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M\GINOLIA  METAL 


IN    USE    BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST   ANTI-FRICTION    METAL    FOB 

High-Speed  Engine,    Dynamo,    Rolling-Mill,   Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL   CO., 


London  Office :  75  Queen  Victoria  St. 
Chicago  Office  ;        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortland  Street.  NEW  YORK, 
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Mander  Bros/  Varnishes 
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ARE    THE    RECOGNIZED    STANDARD 
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By  which  all  other  Coach  Varnishes  are  judged  to-day.  Messrs.  Walter  H.  Cottingham 
&  Company,  the  Agents  for  these  celebrated  goods,  are  more  convinced  of  this  fact  than 
ever  before,  as  the  demand  continues  brisk  and  the  sales  are  much  is  excess  of  former  years. 
We  call  the  attention  of  the  Hardware  Dealers  to  Mander  Bros.'  Outside  Varnish 
which  has  proven  such  a  boon  of  satisfaction  to  the  consuming  public. 


A  Full   Line  of  Samples   and    Prices   on    Application. 


Walter  H.  Cottingham  &  Co. 


Fine   Paints  and  Varnishes. 


MONTREAL 


in  SETS 
and  CASES 


Holiday 

Novelties 

LADIES'   AND   GENTLEMEN'S 

Manicure  and   Toilet   Sets 

Piano,  Banquet,  and  Princess  LAMPS 

RICE   LEWIS"  &  SON, 


LIMITED 


TORONTO 


Copper  Cider  Kettles 

(BRAZED   AND    HAMMERED.) 


PLATE  237. 


PRICES  ON  APPLICATION. 


CORRESPONDENCE  SOLICITED. 


MANUFACTURERS   OF 


llrrww-H,    Distillers, 
Confectioners  .  .  . 
VarniHh   linkers 
Plumber*  ami  Marine 


Copper  Works 


THE  ABOVE  CUT  REPRESENTS  THE 

McGuire  Patent  Stove-pipe  Thimble 

It  is  the  same  cut  we  have  used  in  advertising  and  illustrating  this  Thimble 
for  the  last  eight  years.  We  desire  to  inform  our  customers,  and  the  trade  in  gen- 
eral, that  we  have  been  and  still  are  the  so'e  manufacturers  of  this  Thimble  in 
Canada,  the  reputation  of  which  is  so  well  established.  No  other  persons  whatever 
have  been  licensed,  undtr  the  patents  coveting  this  Thimble,  to  manufacture  it 
Anvone  infringing  will  be  prosecuted.  And  10  beware  of  those  who  represent  thev 
sell  McGuire's  Star  Thimbles,  who  have  no  risht  whatever  to  mauufacture  the 
same  and  cannot  possibly  supply  the  genuine  article. 


The  Booth  Copper  Co. 


Formerly 

Booth  &  Son. 
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Kemp  Manufacturing  Co. 
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ANOTHER  year  has  been  added  to 
the  century  ;  and  another  volume  of 
Hardware  has  been  placed  upon 
our  library  shelf.  It  is  the  fifth  volume, 
and  with  this  issue  appears  the  first  number 
of  the  sixth.  Every  yearly  volume  since  the 
inception  of  Hardware  has  shown  an  im- 
provement over  its  predecessor  ;  and  that 
for  1893  was  no  exception  to  the  rule.  Take 
it  in  whatsoever  respect  you  may  develop- 
ment is  evident.  Our  subscription  list  during 
the  year  has  increased  enormously  and 
beyond  the  most  sanguine  expectations.  True, 
much  of  this  is  due  to  the  ubiquitous  repre- 
sentatives we  have  ever  out  on  the  trail  of 
the  non-subscriber,  but  a  by  no  means  small 
proportion  of  the  new  subscribers  received 
during  the  year  has  been  obtained  either 
unsolicited  or  through  the  recommendations 
of  travelers,  wholesalers  and  fellow-merch- 
ants, all  of  whom  know  Hardware's  value 
and,  what  is  more,  are  not  at  all  backward 
in  proclaiming  that  they  do.  "  Enclosed 
please  find  $2  for  one  year's  subscription  to 
Hardware.  No  hardware  (or  general 
merchant)  can  afford  to  Jo  business  without 
it  ;  neither  can  I,"  is  in  effect  what  write 
numbers  of  men  who  have  either  been 
starting  into  business  or  who  have  been 
among  the  few  already  in  business  who  had 
not  yet  become  subscribers.  The  result  is 
that  Hardware  has  to-day  a  circulation  so 


widely  diffused  that  it  is  found  in  most  hard- 
ware stores  in  the  Dominion. 

*        *        * 

With  a  circulation  such  as  it  has  the  value 
of  Hardware  as  an  advertising  medium  is 
obvious.  Places  where  the  traveler  seldom  if 
ever  penetrates  this  journal  is  a  regular 
visitor,  telling  its  patrons  what  goods  are  on 
the  market,  what  they  are  worth  and  where 
they  are  to  be  found.  And  if  the  retailers 
have  been  quick  to  realize  the  value  of 
it  to  them,  the  wholesalers  and  manu- 
facturers have  not  been  slow  to  realize 
the  utilitarian  properties  it  has  for 
them.  A  glance  at  our  advertising 
columns  makes  this  evident.  Pickup  what 
other  publication  you  choose,  none  can  show 
such  a  high  class  of  advertisements,  the  an- 
nouncements of  some  of  the  oldest,  best 
known  and  most  influential  manufacturing 
and  wholesale  firms  in  Great  Britain  and  in 
Canada  being  found  in  each  week's 
issue  of  this  journal.  But  towering  as  it 
does  above  its  contemporaries,  we  are 
not  yet  satisfied.  Disintegration  would  be- 
gin if  we  were.  But  we  are  only  in  our 
youth  yet,  even  if  in  stature  and  influence 
we  surpass  journals  that  had  been  in  exist- 
ence many  years  before  Hardware  made 
its  bow  to  the  business  world.  More  than 
once  during  the  past  year  had  we  occasion 
to  increase  the  number  of  pages  of  the  paper 
in  order  that  the  advertisements  should  not 
crowd  the  reading  matter.  Without  giving 
vent  to  idle  boasting,  Hardware  can 
safely  lay  claim  to  giving  its  subscribers  the 
largest  amount  of  reading  matter  of  any 
weekly  trade  paper  on  this  continent. 
Where  our  Canadian  trade  contemporaries 
give  four  to  six  pages  of  reading  matter  we 
give  on  an  average  over  20,  while  on  making 
a  comparison  with  those  published  in  the 
the  United  States  the  result  is  fifty  to 
one  hundred  per  cent,  in  favor  of  Hard- 
ware. So  it  is  seen  that  we  furnish 
our  readers  with  quantity  as  well  as  quality. 
These  are  some  of  the  reasons  why  Hard- 
ware has  obtained  its  present  position.     It 


is  the  standard  paper  of  the  trade.  It  posses- 
ses readers.  Has  no  acquaintance  with 
waste  baskets.  Does  not  let  its  advertisers 
run  it.  Makes  no  cut  rates.  Handles  no 
doubtful  business.  Has  no  gratuitous  cir- . 
culation.  Cannot  be  worked  by  schemers. 
Won't  lie  either  for  love  or  money.  Honestly 
endeavors  to  give  its  readers  matter  which 
is  worthy  their  attention.  Pays  for  its  read- 
ing matter.  Expects  pay  from  its  readers 
and  advertisers.  Has  no  fear,  asks  no  fav- 
ors, and  simply  proposes  to  go  ahead  regard- 
less of  all  difficulties,  doing  what  it  believes 
to  be  right,  and  relying  on  the  hearty  sup- 
port of  the  best  element  in  the  trade  to  which 
it  is  allied. 

*        *        * 

As  in  the  year  that  is  past  so  in  the  year 
that  is  to  come,  Hardware  purposes  giv- 
ing both  advertisers  and  subscribers  all  the 
assistance  possible,  for  increase  with  them 
means  increase  with  us.  Our  interests  are 
too  closely  interwoven  for  it  to  be  otherwise. 
In  pursuance  of  the  objects  which  led  to  the 
launching  of  Hardware,  we  shall  con- 
tinue to  give  full  and  faithful  market  reports, 
to  furnish  information  of  whatever  kind  may 
be  of  interest  to  the  trade,  and  to  point  out 
pitfalls  that  may  be  avoided,  and  to  suggest 
methods  whereby  the  business  of  our  patrons 
may  be  made  more  successful. 
*        *        * 

The  year  1893  will  be  remembered  in  his- 
tory in  one  particular  at  least,  and  that  will 
be  in  regard  to  the  heavy  and  probably  un- 
precedented financial  storms  which  have 
swept  over  the  business  world.  Canada  for- 
tunately felt  less  of  the  storm  than  any  other 
country;  but  at  the  same  time  she  felt  en- 
ough of  it  to  cause  her  merchants  to  take  in 
sail.  But  although  the  storm  has  abated 
and  the  outlook  is  brightening,  yet  those 
who  are  in  business  this  year  of  grace  1894 
cannot  afford  to  lessen  their  vigilance;  in- 
deed, many  of  them  might  with  advantage 
increase  it.  And  there  are  one  or  two  res- 
pects particularly  in  which  this  can  be 
done.      Shorter    credits    is    one    of    them. 


HARDWARE 


In  spite  of  all  the  advances  that  have 
been  made  in  this  direction  there  is  still  room 
for  further  progress.  A  five  minutes'  talk  on 
the  subject  with  almost  any  country  mer- 
chant will  demonstrate  this.  Then  a  little 
closer  scrutiny  of  accounts  will  not  at  all  be 
out  of  place.  Care  in  buying  goods  as  well 
as  selling  them  on  credit  will  also  materially 
assist  in  building  up  the  profits  for  the  year. 
Close  attention  to  business  is  of  course  in- 
dispensable, while  a  well-dressed  window 
and  a  judicious  expenditure  on  newspaper 
advertising  will  help  a  great  deal  to  keep  the 
stock  moving.  But  one  thing  avoid — don't 
cut  prices.  If  you  do  it  will  come  back  at 
you  like  a  boomerang,  striking  you  as  well 
as  the  competitor  at  whom  it  is  thrown. 
*        *        * 

Interest  in  the  Wilson  Tariff  "Bill  has  been 
re-awakened  by  the  re-assembling  of  Con- 
gress, which  took  place  Wednesday.  The 
fight  over  this  Bill  will  necessarily  be  vigor- 
ous, and  the  developments  of  the  past  week 
or  so  point  to  its  being  sharper  and  more 
protracted  than  a  good  many  at  first  sup- 
posed it  would  be.  Lobbyists  who  have  axes 
to  grind  have  been  active  of  late,  the  result 
of  which  is  seen  in  the  increased  opposition 
that  is  arising  to  the  Wilson  Bill.  Even  some 
of  the  prominent  Democrats  are  among  the 
defected  ones.  Canadian  lumber  and  coal 
are  among  the  goodly-sized  bones  over 
which  much  contention  is  arising,  the  out- 
come of  which  is  difficult  to  see.  The  coal 
interests  of  the  United  States  are  arrayed 
on  one  side,  while  on  the  other  are  the 
manufacturers  and  consumers  generally  in 
the  New  England  and  in  the  Pacific  States, 
together  with  the  American  capitalists  who 
control  the  Nova  Scotia  mines.  The  iron 
duties,  too,  will  come  in  for  much  critieism 
The  chances  of  the  bill  passing  through 
both  houses  of  Congress  without  being 
amended  in  some  important  particulars  are 
slim,  while  there  is  a  belief  that  June  i  will 
not  after  all  see  what  of  it  is  left  in  force. 

*  *  * 
The  Ways  and  Means  Committee  have 
completed  another  stage  of  the  work  of  tariff 
reform.  The  proposed  lowering  or  removal 
of  the  import  duties  on  so  many  articles  of 
course  means  a  large  decrease  in  the 
revenue,  which  is  something  the  United 
States  treasury  cannot  afford  just  now.  It 
was  to  devise  ways  and  means  for  making 
up  the  deficiency  that  the  committee  has  for 
some  weeks  been  cogitating.  The  sources 
from  which  they  th  nk  it  is  best  to  draw  the 
desideratum  are  income  tax  and  increases 
in  the  inland  revenue.  Incomes  of  over 
$4000  it  is  proposed  to  tax  at  the  rate  of  2 
per  cent.  The  tax  applies  to  the  net  earn- 
ings of  corporations  as  well  as  to  private  in- 


comes. Whiskey  is  to  be  taxed  an  additional 
10  cents  per  gallon.  On  playing  cards  it  is 
proposed  to  impose  a  tax  of  2  cents  per  pack, 
and  on  cigarettes  $1.50  per  thousand  will  be 
imposed. 


AGAIN  THE  DUTY  ON  SCRAP  IRON. 

THE  question  of  the  duty  on  scrap  iron 
is  raising  quite  a  lot  of  discussion  in 
Montreal.  A  leading  rolling-mill 
owner  in  that  city  talking  of  the  matter  to 
our  correspondent  spoke  as  follows  : — 

"  Referring  to  Hardware,  issue  Decem- 
ber 16th,  and  statements  there  made,  we 
notice  the  gentleman,  who  is  largely  inter- 
ested in  pig  iron,  states  that  the  claim 
made  by  the  rolling-mill  men,  viz  :  that  the 
Canadian  furnaces  could  not  supply  them 
with  what  they  want  in  the  matter  '  of 
quantity  was  simply  nonsense.'  There  is  an 
easy  way  of  getting  over  a  difficulty,  but 
the  fact  remains  the  same  that  since  the  in- 
ception of  the  present  tariff  no  efforts  have 
been  made  by  any  Canadian  company  to 
supply  the  requirements  of  the  rolling-mill 
men  in  Canada.  The  only  reason  at  all  re- 
ferred to  is  the  question  asked  :  How  could 
they  do  so  when  they  had  not  been  given  a 
chance  owing  to  the  large  importations  of 
scrap?  The  producers  of  pig  and  other  iron, 
with  the  inception  of  the  tariff,  made  a  state- 
ment that  they  would  undertake  to  provide 
material  for  the  rolling-mill  men.  Instead 
of  carrying  out  the  promise  these  same 
makers  of  pig  iron  went  into  the  manufac- 
ture of  cast  iron  pipe,  bar  iron,  etc.;  and  a'l 
that  is  necessary  is  to  refer  to  parties  using 
puddled  bars  to  find  that  time  and  again 
these  same  makers  stated  that  they  were 
unable  to  sell  any  puddled  bars.  They  did 
sell  a  limited  quantity  some  years  after  the 
present  tariff  came  into  effect,  but  it  was 
only  when  prices  of  the  material  were  high 
and  the  sales  were  made  at  $37  to  $38  per 
2,240  lbs.,  a  price  that  the  mills  are  now  sell- 
ing bar  iron  at.  These  makers  sold  what 
foundry  pig  they  made,  and  the  balance  of 
their  output  was  manufactured  by  them- 
selves into  the  articles  already  named.  By 
doing  so  they  came  directly  in  opposition 
to  the  manufacturers  whom  they  should  have 
been  the  means  for  supplying." 

"The  interview  referred  to  with  the  Mont- 
real representative  of  the  Londonderry  Iron 
Works,  is  also  noted,  and  as  this  company 
ate  makers  of  puddled  bars,  it  does  not  look 
as  if  they  were  able  to  compete  from  the 
fact  that  during  the  last  five  years  some  15,- 
to  16,000  tons  of  puddled  bars  have  been 
imported.  This  representative  is  also  made 
to  state  that  the  low  rate  on  puddled  bars 
and  blooms  prevents  the  manufacture  of 
bar  and  sheet  iron  in  Canada  out  of  Cana- 
dian pig  iron  unless  at  a  heavy  loss.' 

"  As  the  duty  on  puddled  bars  is  $9  per 
2,000  lbs.,  $10.08  per  2,240  lbf.,  or  equiva- 
lent to  a  duty  of  55  per  cent,  ad  valorem,  one 
can  hardly  understand  where  the  low  rate 


comes  in.  The  result  of  putting  a  duty  on 
scrap  iron  would  of  necessity  enhance  the 
cost  and  price  of  bar  iron,  and,  certainlyr 
the  demand  throughout  the  country  is  not 
for  higher  prices,  Bar  iron  is  now  being 
sold  by  manufacturers  at  $4  to  $5  per  ton 
less  than  it  can  be  imported  for,  and  if  the 
duty  was  increased  on  scrap  an  increase  of 
course  would  be  made  by  whatever  the 
amount  that  extra  duty  was.  The  last  trade 
returns  show  that  during  the  year  the  impor- 
tations of  pig  iron  and  cast  scrap  amounted 
to  68,965  tons.  Is  there  not  yet  a  large  field 
for  the  makers  of  pig  iron  without  at  the 
present  time  increasing  the  cost  to  the  con- 
sumer of  bar  iron,  etc. 

"  From  the  standpoint  of  the  rolling-mill 
proprietors,  no  disposition  has  been  shown 
by  the  makers  of  pig  iron  in  the  Lower 
Province  to  supply  the  material  required  for 
the  making  of  nails,  shoes,  bar  iron,  bolt 
iron,  etc.  ;  but  rather  when  the  tariff  gave 
them  an  opportunity  of  going  to  work  and 
increasing  their  output,  the  disposition  was 
to  continue  the  stages  of  manufacture  and 
go  into  competition  with  manufacturers,  who 
of  necessity  would  require  to  look  to  them 
for  their  supply  of  material.  The  advances 
that  have  been  made  by  the  rolling-mill  men 
since  the  inception  of  the  tariff  has  to  be 
taken  into  consideration,  as  they  have 
doubled,  and  may  be  trebled,  their  output, 
and  prices  have  been  steadily  reduced.  At 
the  present  time  it  would  require  85,000  tons 
to  supply  the  requirements  of  the  various 
rolling-mills  in  Canada,  and  we  think  it 
would  be  in  order  to  ask  the  gentleman  who 
is  largely  interested  in  the  pig  iron  industry, 
instead  of  answering  the  claim  made  by  the 
rolling-mill  men  that  it  was  simply  nonsense 
to  say  definitely  where  this  85,000  tons  of 
material  is  to  be  secured  or  supplied  to  the 
rolling-mill  manufacturers. 

"  While  on  this  subject,  I  may  say  that 
several  articles  have  appeared  in  a  paper 
supposed  to  be  an  exponent  of  the  Canadian 
manufacturers.  One  article  appeared  in  one 
of  its  late  issues  which,  on  account  of  its 
inaccuracies,  speaks  for  itself.  Bar  iron,  it 
was  stated,  was  sold  at  $39  per  net  ton.  As 
a  fact  bar  iron  has  been  sold  in  Hamilton 
and  Toronto  at  $36.  Scrap  iron  prices  are 
named  $15  to  $16  Montreal,  which  is  quite 
correct,  but  in  trying  to  make  a  case  out 
against  mills  in  Ontario  it  is  stated  that  the 
prices  were  $8  to  $9  per  ton  in  Toronto  and 
Hamilton.  As  anyone,  taking  sufficient  in- 
terest in  the  matter,  could  find  out  that  the 
rate  of  freight  from  Toronto  ot  Hamilton  to 
Montreal  would  not  exceed  $3  per  ton,  the 
fact  of  there  being  a  profit  of  $4  per  ton  to 
anyone  shipping  same  to  Montreal  will  show 
at  once  the  rbsurdity  of  the  statement. 

"  I  have  just  read  your  New  Year  issue 
containing  an  account  of  the  interview  with 
Mr.  Paterson  of  the  Londonderry  Iron  Co., 
and  have  not  yet  had  time  to  read  it,  but 
when  I  do  I  will  probably  have  something  to 
say  on  it." 
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A  DRUMMER  SOLILOQUIZES. 

Dear  Hardware, — Having  a  little  spare 
time  on  my  hands  to-day,  I  thought  I  could 
not  employ  it  better  than  by  writing  you  a 
few  lines,  if  you  see  fit  to  insert  them  in  your 
paper,  regarding  a  few  observations  I  have 
made  on  business  while  traveling  "  on  the 
road."  No  person  has  such  an  opportunity 
of  studying  human  character  and  business 
capabilities  as  a  "  drummer,"  traveling  week 
in  and  week  out,  meeting  a  great  many 
different  faces  in  different  positions  in  life. 
What  grander  study  can  there  be  than  man  ? 
And  we  as  travelers  meet  him  in  all  humors. 
Business  good  or  business  bad,  we  have  to 
meet  our  customers  with  a  smile,  no  matter 
how  heavy  our  hearts  may  be,  sympathize 
with  them  in  their  business  troubles  or 
otherwise,  adjust  any  error  or  misunder- 
standing with  the  wholesale  house — as  a 
great  many  of  our  customers  are  unac- 
quainted with  any  member  of  the  house 
outside  of  the  traveler — and  are  held  there 
mainly  by  his  influence;  but,  of  course,  he 
has  to  sell  as  cheap  as  any  competitor,  and 
meet  opposition  in  a  courteous,  business- 
like way. 

I  believe  retailers,  as  a  rule,  if  they  were 
more  conservative  in  their  buying,  would 
find  it  greatly  to  their  benefit  in  confining 
themselves  to  several  good  houses  as  their 
business  calls  for.  It  would  make  it  more 
of  an  object  for  the  traveler  to  call  on  them, 
and  they  would  be  better  served  in  every 
way.  Take,  for  instance,  a  merchant  buy- 
ing here,  there  and  everywhere,  not  twice 
in  as  many  months  from  the  same  traveler, 
he  is  not  as  well  served  by  any  means  as  if 
he  were  more  conservative  in  his  buying. 
We  excuse  ourselves  not  calling  on  him  by 
saying  it's  not  my  turn  or  some  other  one 
has  the  order.  Our  regular  customers  we 
never  miss  calling  on,  whether  we  miss  con- 
nections or  not ,  or  perhaps  two  travelers 
strike  the  same  town  together,  each  having 
their  regular  customers,  whom  they  call  on, 
getting  their  orders  or  not  as  the  case  may 
be,  and  each  perhaps  wanting  to  get  to  the 
next  town  ahead  of  the  other,  leave  this 
man  uncalled  on.  There  is  no  person  keener 
to  sell  goods  than  a  traveler,  and  many  are 
the  ways  and  means  employed  to  get  ahead 
of  each  other  to  do  so,  and  ihere  is  an  ex- 
cuse for  partly  neglecting  our  duty  in  not 
being  more  particular  with  such  customers. 
Another  thing,  should  trouble  ever  arise  to 
the  retailer,  is  it  not  better  policy  for  him  to 
have  had  his  account  pretty  much  confined 
than  scattered  all  over  ?  Better  arrange- 
ments and  terms  can  be  made  for  an  exten- 
sion or  being  tided  over  a  financial  crisis, 
otherwise  if  his  account  is  much  spread  such 
arrangements  cannot  so  well  be  made.  All 
successful  business  men  concede  this,  and 
all  say  that  some  time  or  other  in  their  lives 
they  have  found  it  a  benefit  and  a  great  help 


in  time  of  need,  very  few  being  born  with 
"silver  spoons  in  their  mouths,"  that  they 
could  always  do  without  an  obligement. 

There  is  nothing  like  complete  harmony 
between  the  buyer  and  seller,  and  it's  very 
poor  policy  for  a  traveler  to  load  a  customer 
too  heavily  with  goods  if  his  trade  does  not 
demand  so  much ;  it's  bound  to  tell  in  the 
long  run  against  the  traveler  that  does  so. 
Every  traveler  should  have  the  best  inter- 
ests of  the  retailer  at  heart.  It's  our  living 
for  one  thing.  I  have  heard  this  remark 
from  retailers  sof!ietimes  regarding  certain 
travelers:  "Oh, he  don't  care  a  cent  as  long 
as  he  sells  the  goods  whether  we  sell  them 
or  not."  The  traveler  is  always  working 
for  the  best  interests  of  the  house  he  repre- 
sents, and  the  wholesale  house  should  have 
complete  confidence  in  him.  When  that 
feeling  ceases  to  exist  between  you  it's  time 
to  dissolve.  Sometimes  a  house  may  buy 
an  article  dear,  or  it's  quoted  less  "on  the 
road."  That  price  has  to  be  met  if  even  at 
a  loss,  as  it's  "  penny  wise  and  pound  fool- 
ish" not  to  do  so.  It  takes  all  kinds  of  peo- 
ple to  make  a  world,  and  you  will  find  us  a 
mixed  lot.  One  kind  of  traveler  sells  to 
retailers,  and  others  should  be  soured  on 
who,  being  unable  to  get  an  order  in  a  town 
from  the  merchant,  tries  to  or  sells  outside 
of  the  trade  to  hotels  or  consumers. 

I  don't,  consider  that  right,  as  a  rule. 
Such  travelers  are  pretty  well  discounten- 
anced. Retailers  say  we  have  the  best  of  it, 
that  we  are  dealing  with  business  men  on 
business  principles,  while  they  are  dealing 
with  the  general  public — farmers,  met  hanics, 
etc. — and  they  have  to  compete  with  patron 
stores,  grange  societies,  catalogues,  trade 
circulars,  and  price  lists,  from  both  retail, 
and  some  wholesale,  houses  in  our  city,  who 
send  them  to  both  the  retailer  and  the  con- 
sumer, expecting  to  draw  trade  from  both, 
or  to  "  Run  with  the  hare  and  hunt  with  the 
hounds."  I  have  se^n  price  lists  and 
samples  in  the  hands  of  farmers,  sent 
out  by  city  houses  that  can't  catch  the 
retail  trade,  and  who  make  a  great  tirade 
against  us  travelers,  such  extravagance, 
extra  prices,  &c,  having  to  be  paid 
to  keep  up  our  expenses.  Another,  and 
more  general,  source  of  annoyance,  I  often 
hear  the  retailer  say  he  has  to  encounter,  is 
the  published  price  lists  and  quotations  in 
our  daily  papers.  It  don't  benefit  the  re- 
tailer any,  and  adds  very  few  more  subscrib- 
ers, "if  any,"  as  I  find  nearly  every  mer- 
chant takes  a  trade  journal  devoted  to  his 
special  line  of  business.  Hardware  can't 
be  beat  in  its  line,  and  wholesale  prices  are 
not  given  away  to  the  public  as  they  are  when 
published  in  daily  papers.  The  consumer 
often  confronts  the  retailer  with  quotations 
from  the  papers,  and  if  he  should  have  more 
than  the  patrons'  \2%  per  cent,  profit,  he 
hears  of  it,  of  course.  I,  myself,  agree 
with  those  retailers  in  saying  that  trade  se- 
crets should  nci.  be  given  away  to  the  gene- 
ral public  so  cheaply. 

The  long  credit  system  is  greatly  the  cause 
of  s  ">  many  failures  and  bankrupt  stocks  on  the 
market.  Thousands  of  pages  have  been  writ 
ten  against  the  credit  system,  but,  in  time,  I 
think,  it  will  remedy  itself.  The  tendency  is 
now  for  shorter  credit  all  round  ;  and  may 
they  gradually  get  shorter  till  the  evil  is 
completely  done  away  with,  is  the  wish  of 
every  business  man,  I  can  assure  you.    How 


often  have  we  heard  the  remark,  "  If  I  were 
in  business  I  would  not  give  credit,"  or,  "  I 
would  not  do  so  and  so."  That's  all  very 
well  enough  if  you  are  able  to  stand  it,  but 
when  you  mainly  have  to  depend  on  the 
goods  on  your  shelves  to  pay  your  debts, 
you'll  find  you  will  have  to  do  pretty  much 
as  your  opposition  does,  or,  "while  in  Rome, 
do  as  the  Romans  do,"  or  close  up  shop,  or 
be  satisfied  with  a  smaller  business.  The 
cash  business,  no  doubt,  is  the  safest.  ''  A 
bird  in  the  hand  is  worth  two  in  the  bush," 
any  day.  If  collections  can  be  made  good, 
and  at  short  dates  the  credit  is  not  so  bad, 
as  the  consumers  generally  have  not  the 
cash  at  all  times  to  pay  for  their  goods. 
Even  these  patrons,  when  they  want  an 
obligation,  come  and  get  it  from  the  mer- 
chant whom  they,  by  their  oversight,  are 
trying  to  put  out  of  business.  These  patron 
stores  only  pay  taxes  in  the  city,  and  don't 
do  the  country  any  good. 

All  these  annoyances  tend  to  make  the 
retailer's  life  a  source  of  anxiety  and  worry, 
and  from  them  it  comes  to  us  as  travelers, 
who  have  the  interest  of  our  customers  at 
heart.  In  these  days  of  hustle  and  bustle 
for  the  "  almighty  dollar  "  we  have  to  be  up 
and  doing.  I  find  the  nearer  the  man  or 
woman  can  go  on  the  straight  line  of  truth 
and  virtue  the  better  they  will  weather  the 
storm.  The  Bible  says:  "  The  wicked  may 
flourish  for  a  while."  But  the  right-doer 
will  have  his  innings  at  last,  and  a  long  one 
it  will  be. 

I  have  endeavored  to  show  up  the  retail- 
er's and  traveler's  difficulties.  They  both 
have  their  pleasant  sides  as  well  as  the  re- 
verse side.  We  must  remember  there  is 
not  a  "rose  without  a  thorn,"  and  I  think  if 
wholesale  houses  but  knew  their  customers 
better  they  would  not  be  hard  on  them.  As 
a  rule  they  have  a  lot  to  contend  against. 
The  traveler  should  always  be  observant 
for  his  employer's  interest,  and  keep  his 
weather  eye  on  what  is  going  on  ;  and  let 
our  motto  be'  like  that  of  the  detectives : 
"We  never  sleep"  (when  biz  is  around). 

Thanking  you,  Mr.  Editor,  for  trespassing 
so  much  on  your  valuable  space,  I  may  add 
I  am  pleased  to  see  so  many  of  your  differ- 
ent trade  journals  on  my  ground  taken  by 
my  customers.     I  remain  yours,  etc., 


"A  Drummer." 


T 


A  METALLIC  DREAM. 

HIS  is  the  age  of  the  realization  of 
dreams.  The  latest  novelty  promised 
is  a  "castle  in  the  air,"  to  be  con- 
structed for  the  coming  International  Exhi- 
bition at  Antwerp.  The  structure,  as  de- 
scribed in  a  technical  journal,  will  be  built 
of  steel  tubes,  aluminum, bamboo  and  other 
light  material,  and  roofed  over  partly  with 
China  silk  and  partly  with  steel  netting.  It 
will  be  brilliantly  lighted  by  5,000  electric 
lamps,  and  will  accommodate  over  150  peo- 
ple. The  castle  is  to  be  kept  floating  high 
up  in  the  atmosphere,  supported  by  six  large 
balloons;  and  its  stability  will  be  insured  by 
an  ingenious  arrangement  of  cables  which 
will  anchor  it  to  the  ground.  Access  to  the 
castle  will  be  gained  by  two  "lifts,"  made 
of  bamboo,  which  will  glide  along  the  an- 
choring cables;  and  the  combined  action  of 
niueteen  steel  cranes  will  enable  the  whole 
structure  to  be  lowered  to  the  ground  This 
real  "castle  in  the  air"  may  not  have  all 
the  beauty  of  the  castles  of  a  poet's  dream, 
but  the  novelty  of  the  conception  will  invest 
it  with  a  peculiar  interest. 
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HARDWARE 


WORK  FOR  ASSOCIATIONS. 

HARDWARE  has  frequently  touched 
on  the  subject  of  hardware  men's 
associations,  but  there  is  still  a  great 
deal  more  to  be  said  upon  the  subject. 
That  hardware  men  need  such  associations 
is  an  acknowledged  fact,  but  many  hold 
back  on  one  pretence  or  another. 

One  of  the  most  continuous  complaints 
made  by  retail  merchants,  is  in  regard  to 
the  allegation  that  wholesalers  sell  direct  to 
the  consumer  at  less  than  the  retail  price. 
One  of  the  aims  of  such  a  society  would 
be  to  demand  the  manufacturers  or  jobber.to 
furnish  no  goods  to  any  one  not  reguarly 
engaged  in  the  retail  trade,  and  each  and 
every  member  would  pledge  himself  to  use 
all  reasonable  efforts  to  enforce  this  de- 
mand. It  could  be  made  a  rule  that  any 
dealers  affected  by  manufacturers  in  his,  or 
other  districts,  selling  goods  to  persons 
other  than  regularly  engaged  in  the  trade, 
should  report  the  same  to  the  secretary  with 
proofs.  The  secretary  would  then  corres- 
pond with  the  offending  manufacture*-,  and 
an  attempt  to  adjust  the  matter  would  be 
made.  In  event  of  a  failure  to  adjust  mat- 
ters, where  the  evidence  is  conclusive,  the 
secretiry  would  report  the  matter  to  the 
members  at  a  proper  meeting,  and  would 
abide  by  their  decision.  At  no  time  has  the 
want  of  an  association  here  been  so  keenly 
felt,  prices  have  been  slaughtered  ruthlessly, 
petty  rivalry  has  been  rampant,  and  com- 
plaints of  underhand  dealings  and  the  de- 
partmentel  store  evil  are  heard  from  almost 
every  dealer.  Writing  on  this  sublect  in 
Metal  Worker,  a  correspondent  says  : — The 
retail  dealer  is  confronted  with  three  influ- 
ences that  tend  to  reduce  his  profits  and 
prove  irritating  in  the  conducting  of  his 
business,  i.  The  inexperienced  competitor. 
2.  The  untruthful  customer,  who  misquotes 
prices  for  his  own  benefit.  3.  The*  compe- 
tion  of  jobbers  and  manufacturers.  If  he 
tries  to  fight  them  single  handed  he  makes 
but  little  headway." 

With  local  associations  much  could  be 
done  to  eradicate  these  evils,  and  it  would 
create  a  bond  of  friendship  amongst  hard- 
ware men  which  is  at  present  unknown  in 
many  towns  where  retailers  are  scarcely  on 
speaking  terms.  It  is  hard  to  believe  that 
hardware  men  in  any  city  or  town  regard 
each  other  as  enemies,  yet  in  many  places 
they  certainly  act  as  though  they  were.  It 
is  a  great  pity  'hat  such  should  be  the  case, 
for  there  are  a  thousand  reasons  for  friend- 
ship, for  every  one  that  can  be  found  for  the 
continuance  of  the  stand-off  attitude.  Local 
associations  should  be  capable  of  being 
formed  and  continued  without  other  than 
the  usual  difficulties.  In  some  cases,  no 
doubt  that  the  formation  of  a  society  with 
rules  and  by-laws  would  be  less  beneficial 
than  the  outcome  of  better  feeling  and  more 
sincere  friendship.  Were  there  a  little  more 
true  good  fellowship  between  local  hardware 


men  all  inter-communication  would  be  a 
sense  of  right  rather  than  that  of  duty. 
There  are  numbers  of  retail  hardware  men 
to-day  in  Canada  who  have  tact  and  push 
but  are  devoid  of  principle.  It  is  this  class 
of  men  that  the  square-dealing  hardware 
man  needs  protection  from  Tactand  pushare 
to  be  admired,  and  the  more  a  man  has  of  it 
the  better,  but  principle  should  not  be 
ignored. 

In  nearly  every  case  where  a  hardware 
man  develops  a  taste  for  some  particular 
branch  of  the  business  and  pushes  it  as  his 
specialty,  he  rarely  becomes  the  close 
competitor  of  his  neighbor,  and  would  gain 
more  than  he  would  lose  by  being  on  good 
terms. 

Of  course  there  are  some  men  who  do  not 
believe  in  sharing  with  their  fellow  mer- 
chants local  prosperity.  This  last  fact, 
however,  should  not  be  considered  a  draw- 
back to  the  success  of  a  local  association. 


THE  MAN  WITH  A  HANDLE. 

WE  have  all  met  him.  Sometimes  he 
is  the  man  of  one  idea  ;  sometimes 
of  such  diversified  attainments  that 
we  do  not  know  how  toclass  him.  He  maybe 
a  phenomenon  or  a  nondescript  ;  a  biazing 
success  or  a  flat,  tedious  failure  ;  a  strong 
abiding  individuality,  of  magnetic  powers, 
which  finds  permanent  root  in  some  com- 
munity, or  a  vagabond  tramp,  with  no 
friends  or  place  in  life  But  whatever  he  is, 
he  is  the  most  plentiful  quantity  to  be  found 
in  any  kind  of  society. 

The  perfect  man  never  existed  but  once — 
an  e/ent  so  great  that  the  world  has  dated 
her  years  from  his  birth  ;  when  the  angels 
sang  the  carols  of  heaven  ;  when  "  peace 
and  good  will "  found  its  echoes  in  the  hearts 
of  men,  and  has  not  ceased  to  touch  every 
responsive  chord  with  its  harmony  through- 
out these  1893. years.  All  varieties  of  im- 
perfect men — men  of  one,  two,  three,  or  a 
myriad  of  ideas,  have  been  attuned  to  its 
music,  and  the  "  crank"  has  found  his  place, 
where  he  can  use  his  powers  in  concert  with 
others  for  the  production  of  a  progressive, 
Christianized  civilization, as  a  grand  anthem 
of  praise  under  the  baton  of  a  divinely- 
inspired  conductor. 

In  the  years  to  come,  he  who  "  plays  well 
his  part,"  who  is  not  a  disturber,  but  a  con- 
server  of  the  peace,  who  seeks,  not  selfishly, 
the  good  of  the  whole,  may  expect  a  reward, 
if  it  is  only  that  of  a  good  conscience.  The 
most  earnest  in  the  use  of  his  peculiar  gifts 
may  be  a  "  crank ;"  every  one  is  a  "  crank," 
except  the  idiot  ;  yet  if  he  find  his  place  in 
life,  and  be  moved  by  the  "Prince of  peace," 
he  may  rejoice  in  his  abilities,  whether  few 
or  many,  as  the  gifts  of  heaven. 

But  if  he  find  no  niche  into  which  he  may 
fit  himself  to  work  for  gaod,  let  society  get 
rid  of  him  as  quickly  as  possible.  Such  a 
crank  can't  be  tjrned  to  advantage,  for  he 
has  no  handle. — The  Spokesman. 


"POSITIVELY  NO  CREDIT." 

ONE  occasionally  runs  across  a  pla- 
card posted  conspicuously  in  the 
store  announcing  in  big  black  let- 
ters that  the  proprietor  will  not  extend  any 
credit.  Wherever  this  is  used,  it  is  always 
in  the  most  prominent  position,  where  every- 
one is  sure  to  see  it,  and  there  is  no  doubt 
that  it  serves  its  purpose.  But  there  is  also 
no  doubt  that  it  prevents  sales  that  would 
otherwise  be  profitably  made.  As  one  dealer 
remarks — one  who  is  opposed  to  lhe  prac- 
tice— "a  notice  like  that  may  be  all  right  in 
Summer,  but  it  is  bound  to  make  the  coal 
bills  big  in  Winter,  for  everyone  who  reads 
it  is  certain  to  have  a  chill  and  then  go  out 
leaving  the  chill  behind  him." 

A  dealer  is  supposed  to  know  his  custo- 
mers and  to  be  acquainted  with  their  finan- 
cial standing  and  responsibility.  If  he  does 
not  know  them,  that  fact  alone  is  a  sufficient 
reason  for  the  withholding  of  credit,  and  the 
intending  customer  will  so  understand  it  or 
else  will  be  in  a  position  to  show  who  and 
what  he  is.  In  any  case,  a  word  of  sugges- 
tion from  the  dealer  will  inform  the  custo- 
tomerthatacash  payment  is  expected  of  him 
But  the  great  objection  to  the  use  of  such  a 
notice  is  that  it  drives  away  trade,  just  so 
surely  as  would  a  more  personal  affront.  No 
one  whose  credit  is  not  irreparably  gone 
will  care  to  patronize  a  store  where  it  is  pub- 
licly announced  that  the  customers  are  not 
worthy  of  being  trusted,  yet  this  is  exactly 
what  the  notice  says,  no  matter  what  it  may 
mean.  The  giving  of  credit  is  optional  with 
the  dealer,  but  the  resort  to  a  public  an. 
nouncement  that  he  will  not  trust  anyone  in 
trade  is  reasonably  certain  to  hurt  his  own 
credit  more  than  that  of  anyoneelse. — Hard- 
ware Reporter. 

TALKIN'  GOOD  TIMES. 

Talkin'  good  times  makes  'em  good  ;  man's 

a  fool  that  frets  : 
Know  the  sun'll  rise  agen  every  time  he  sets ! 
When  the  storm  is  sweepin'  an'  the  thunder 

shoutin'  loud, 
See  the  rainbow  peepin'  through  the  winders. 

of  the  cloud  ! 

Talkin'  good  times  makes  'em  good  ;  ain't  a 

bit  0'  doubt, 
An'talkissoamazin  cheap,  no  risk  o'  runnin 

out  ! 
What's  the  use  in  grievin  ?  that  don't  make 

it  go: 
Jes'  keep  on  believin',  and  the  Lord'll  make 

it  so.  — Atlanta  Constitution. 


The  Postoffice  Department  has  opened 
negotiations  with  the  Australasian  colonies 
and  also  with  Hawaii  with  a  view  to 
the  establishment  of  a  direct  parcel  post 
service.  The  establishment  of  the  direct 
steamship  line  between  Vancouver  and  Syd- 
ney has  rendered  an  arrangement  of  the 
kind  indicated  possible.  At  present  parcels 
from  Canada  to  Australia  must  be  sent  via. 
London. 


HARDWARE. 


PLACING  AND   REGULATING 
FURNACES. 

IN  the  care  and  management  of  a  furnace, 
says  Hardware  Reporter,  too  much  at- 
tention cannot  be  paid  to  the  supply  of 
cold  air  brought  in  from  the  exterior  of  the 
house,  or  building.  If  the  pressure  is  too 
great,  as  very  frequently  happens,  the  cur- 
lent  passes  through  the  combustion  chamber 
without  becoming  sufficiently  heated,  and 
the  result  is  a  lessening  of  the  volume  of 
heat  going  up  through  the  pipes.  When 
the  pressure  is  too  light,  the  heat  may, 
possibly,  be  of  the  required  temperature,  but 
the  air  conducting  it  is  necessarily  vitiated 
because  of  the  deficient  supply  from  the  ex- 
terior atmosphere.  A  conformity  of  the  size 
of  the  cold  air  pipe  to  the  capacity  of  the 
furnace  is  required,  in  order  to  obtain  the 
best  results  both  in  heat  and  comfort,  and  a 
proper  regulation  of  the  dampers  is  as  much 
a  necessity  as  with  those  on  the  furnace 
itself. 

Still  another  important  consideration  is 
the  location  of  the  furnace  and  its  pipes  in 
relation  to  the  winds  prevailing  at  the  season 
of  the  year  when  the  furnace  is  mostly  in  use. 
With  these  winds  in  the  north-west,  as  an 
illustration,  the  furnace  should  be  placed 
where  the  direction  of  the  cold  air  pressure 
will  be  from  the  point  of  entrance  in  a  gene- 
ral line  with  the  course  of  the  pipes.  When, 
in  this  case,  an  approximately  equal  length 
of  hot  air  pipes  can  be  laid,  so  as  to  insure  a 
uniformity  of  distribution,  the  best  location 
for  the  furnace  is  as  near  the  north-west  cor- 
ner of  the  building  as  is  possible.  So  placed, 
the  current  of  hot  air  will  naturally  follow 
the  general  direction  of  the  outside  pressure, 
when  this  has  been  provided  for  in  the  pipes, 
and  an  equable  distribution  of  heat  is  thus 
assured. 


COST  KEEPING. 


NOTWITHSTANDING  its  vital  im- 
portance, says  Iron  Age,  the  matter 
of  accurately  obtaining  the  cost  of  a 
manufactured  product  in  detail,  or  of  indi- 
vidual machines  or  parts  of  machines,  fre- 
quently receives  but  meagre  attention.  The 
annual  balance,  or,  may  be,  deficit,  is  taken 
as  a  measure  of  the  relation  between  the 
total  cost  and  the  selling  price  of  the  aggre- 
gate product,  but  just  where  money  is  lost 
and  just  where  it  is  made  is  by  no  means 
so  definitely  known.  Doubtless  in  almost 
every  manufacturing  business  handling  a 
variety  of  goods  certain  classes  serve  by 
their  large  profits  to  carry  along  the  others, 
which  could  not  stand  by  themselves. 

Even  such  cost-keeping  systems  as  are  in 
operation  in  some  concerns  are  often  so 
crude  or  general  in  their  character  as  to 
preclude  the  possibility  of  obtaining  accu- 
rate detailed  information.  Then,  too,  meth- 
ods are  sometimes  incorrect  or  misleading. 
The  foundryman  who  merely  knows  that  the 
average    cost  of  his  completed  castings    is 


so  much  per  pound  is  in  no  position  to 
compete  in  prices  on  close  estimates  with 
the  man  who  knows  individually  the  cost 
of  his  iron  in  the  ladle,  and  the  average 
expense  of  snagging,  pickling,  rattling,  etc., 
so  that  he  may  thereto  add  his  known  or 
carefully-estimated  cost  of  molding  . 

Obviously  the  same  holds  to  an  even 
greater  extent  in  machine  manufacture, 
where  the  more  detailed  the  information  the 
more  serviceable  it  becomes  in  determin- 
ing where  to  cut  in  the  cost  or  upon  what 
figure  to  decide  for  a  selling  price. 

The  indefinite  item  of  factory  or  estab- 
lishment expense,  covering  fixed  changes 
and  to  be  added  to  the  net  cost  of  the  arti- 
cle, frequently  leads  by  its  improper  appli- 
cation to  a  distortion  of  the  values.  This 
can  be  avoided  only  in  so  far  as  the  various 
items  of  this  expense  are  charged  directly 
to  the  article  made,  rather  than  lumped  with 
others  in  a  general  percentage. 

Nothing  is  more  evident  than  that  no  one 
system  of  cost  keeping  is  applicable  to  all 
classes  of  manufacture.  The  following  gen- 
eral scheme  appears,  however,  well  fitted  to 
the  average  establishment  making  a  variety 
of  articles  of  reasonable  size : 

In  the  first  place,  the  hours  of  labor  for 
which  a  man  is  to  be  paid  and  the  time 
which  he  devotes  to  any  given  article  or 
process  are  kept  entirely  separate.  Time 
under  the  first  heading  is  kept  by  any  ap- 
proved check  or  time-clock  system,  and  the 
pay-roll  made  up  therefrom.  But  the  labor 
upon  the  specified  piece  is  recorded  upon 
a  time  slip,  giving  order  number,  hours 
worked,  name  of  piece,  character  of  work 
performed  thereon,  and  number  of  tool  em- 
ployed to  perform  the  work.  This  is  signed 
by  the  workman,  and  as  soon  as  the  opera- 
tion is  completed  passes  to  the  foreman, 
who  duly  inspects  and  countersigns  it. 

At  stated  intervals,  preferably  every  morn- 
ing, these  slips  are  collected,  together  with 
any  orders,  sketches,  stock  memoranda,  or 
the  like,  relative  to  the  same  completed 
work.  These  records  are  all  filed  in  a  single 
envelope  properly  inscribed  and  numbered. 
There  thus  accumulates  from  day  to  day  a 
complete  record  of  the  progress  of  the  work, 
which  may  be  consulted  at  any  time.  When 
all  slips  and  orders  are  collected  the  filled 
envelope  stands  as  a  complete  record  of  all 
written  orders  given,  of  the  date  ol  their 
fulfilment,  of  the  total  amount  of  stock  used, 
and  a  detailed  individual  record  of  all  work 

done. 

In  a  piece  workshop,  piece-work  receipts, 

properly  signed  by  the  inspector,  take  the 

place  of  the  time  slips,  but  still  continue  to 

show  the  progress,  and  when  checked  up  by 

piece-work    price-lists   also   determine   the 

cost.     Outside  work  upon  installation, orders 

to  the  purchasing  agent,  corrections  of  or- 

ers,  and  the  like,   all  go  into  the  envelope 

with  the  rest. 

The  marked  value  of  this  system  lies  in 

the  facts  that   no   clerical  work  is  required, 


unless  the  cost  of  the  given  article  is  to  be 
figured,  and  that  at  any  time,  no  matter  how 
distant  from  the  date  of  completion  of  the 
order,  the  full  record  may  be  taken  from  the 
files  and  the  detailed  cost  determined.  This 
is  an  important  feature  where  goods  are 
built  to  be  sold  at  standard  prices  and  costs 
require  to  be  figured  only  at  intervals. 

This  system  in  actual  operation  has  shown 
itself  readily  adaptable  to  existing  circum- 
stances, elastic  to  a  remarkable  degree,  and 
free  from  the  peculiar  inconvenience  of  many 
book  systems,  where  many  pages  must  be 
scanned  to  obtain  all  the  time  chargeable  to 
a  given  order. 


WORDS  OF  ADVICE. 

EX-PRESIDENT  HARRISON,  in  a 
recent  address  before  the  students  of 
a  business  college  in  the  States,  said  : 
"And  now,  young  gentlemen,  a  few  words 
having  a  more  specific  application  to  you 
and  to  this  interesting  event  in  your  lives. 
You  are  to  go  into  business.  That  is  a  very 
broad  word  in  the  dictionary,  but  we  have 
narrowed  it  in  use.  In  the  street  it  has  to 
do  only  with  transactions  that  can  be  ex- 
pressed in  figures.  Addition,  subtraction 
and  division  are  its  elements,  and  the  suc- 
cessful business  man  is  he  who  works  all  of 
his  problems  by  addition  and  leaves  sub- 
traction and  division  to  his  competitors. 
I  do  want  to  offer  you  one  or  two  sugges- 
tions. And  the  first  is  that  a  good  charac- 
ter —  for  integrity,  for  truthfulness,  for  fair- 
ness—  is  the  strongest  lifting  force  that  any 
young  man  can  carry  into  and  through  his 
business  life. 

Let  fidelity  be  your  watchword  ;  however 
simple  the  task,  let  it  be  done  with  scrupu- 
lous faithfulness  ;  however  small  the  trust, 
let  there  be  no  default.  A  cheerful  face 
and  spirit  has  a  large  commercial  estima- 
tion. The  man  who  mumbles  protests  over 
his  work  will  not  survive  the  first  reduction 
of  the  force.  To  make  one's  self  the  most 
valuable  man  in  the  shop,  or  store,  or  office, 
is  the  best  assurance  of  permanency  and  of 
advance. 


A  UNIQUE  CARPET  STRETCHER. 

ANEW  carpet  stretcher  is  to  be  intro- 
duced to  the  Ontario  trade.  If  is 
all  malleable  iron,  excepting  the 
toothed  stretcher  bar,  which  is  hardwood, 
having  two  rows  of  steel  pins  to  engage  the 
carpet.  It  has  a  gravity  point  which  auto- 
matically engages  its  teeth  in  the  rack  bar, 
and  holds  whatever  is  taken  up  of  the  car- 
pet. The  several  parts  :ire  arranged  so 
that  when  placed  in  position  they  are  locked 
together,  and  cannot  get  apart  or  out  of 
order  by  handling,  and  may  be  compactly 
folded.  R.  L.  Kidd,  Montreal,  is  the  pa- 
tentee, and  F.  Moses,  Yonge  street,  Toronto, 
has  secured  the  sole  agency  for  the  county 
of  York. 


HARDWARE. 


[Importers,  wholesale  merchants  and  manufacturers 
should  send  any  items  intended  for  this  department  so 
that  they  may  reach  the  head  office  not  later  than  Wed- 
nesday morning.  The  editor  will  always  welcome  such 
information.] 

GEO.  M.  BROWN,  representing  Mc- 
Crae  &  Co.,foundrymen,  Tilsonburg, 
was  in  Tilbury  Centre  recently 
looking  over  the  ground  again  regarding 
the  foundry  to  be  established  there. 

The  Massey- Harris  Company  have  issued 
a  calendar  illustrating  the  demand  of  all  na- 
tions for  the  "  fruits  of  Canadian  enterprise." 

The  British  ironclad  Vulcan  must  be  a 
monster  if  its  rudder  be  taken  as  the  criteri- 
on That  useful  adjunct  weighs  twenty-two 
tons. 

The  Vulcan  Iron  Co.,  Winnipeg,  has  issu- 
ed a  neat  calendar  for  1894,  showing  Hawar- 
den  Castle,  the  residence  of  the  Right  Hon. 
W.  E.  Gladstone. 

Despite  the  fact  that  he  travels  on  his 
shape,  the  cyclist  is  not  always  on  pleasure 
bent.  He  may  be  trying  to  solve  the  good 
roads  problem. 

W.  J.  Whitlock,  former  editor  and  proprie- 
tor of  the  Tara  Leader,  and  an  old  resident 
of  St.  Marys,  has  invested  in  a  hardware 
store  in  Walkerton. 

The  stove  foundry  of  Findlay  Bros.,  Carle- 
ton,  closed  down  on  Saturday  evening  for 
the  usual  winter  holidays,  after  a  very  suc- 
cessful season's  operation. 

An  English  torpedo  boat,  63  feet  long,  8 
feet  beam  and  4  feet  three  inches  draught, 
capsized  at  Gibraltar  from  jamming  the  helm 
hard  down  at  full  speed.  Only  one  life  was 
lost. 

The  Foundry  Buildings,  owned  by  Charles 
Fawcett,  of  Sackville,  N.B.,  were  completely 
destroyed  by  fire  at  an  early  hour  on  Sun- 
day morning.  Loss,  $50,000  ;  insurance, 
$9,000. 

The  Canadian  Rubber  Company,  Mon- 
treal are  appealing  from  the  assessors' 
valuation  of  $260,000  of  their  property  at 
-looo  Notre  Dame  street.  They  ask  that  it 
be  reduced  to  $250,000. 

Frank  LaChance,  of  Cleveland,  formerly 
of  Hamilton,  has  invented  a  prison  device 
by  which  cells  can  be  locked  and  unlocked 
by  pressing  a  button.  He  has  a  contract  to 
put  1,000  in  a  prison  at  Baltimore. 

A  Baltimore  man  has  given  the  name 
Hayseed  gas  burner  to  a  recent  invention  of 
his.  He  claims,  first,  that  it  can't  be  blown 
out,  and,  secondly,  that  if  it  is  blown  out  it 
immediately  relights  itself  automatically. 

The  London  Board  of  Trade  discussed 
the  car  shops  Wednesday  night,  27th  ult. 
All  were  in  favorof  voting  the  $100,000  bon- 


us except  two.  Sir  John  Carling  said  that 
the  securing  of  the  shops  would  mean  an  in- 
crease of  population  of  probably  2,000  peo- 
ple. 

An  old-fashioned  pistol  in  the  hands  of  a 
hardware  clerk  named  Whetlauffer  was  acci- 
dentally discharged  in  a  hardware  store  in 
Berlin.  The  bullet  went  through  Whet- 
lauffer's  right  hand,  inflicting  an  ugly  wound. 

There  is  a  very  general  belief  among  me- 
chanics that  steel  of  fine  quality  is  necessari- 
ly harder,  or  has  a  higher  percentage  of  car- 
bon, than  steel  of  commoner  quality.  This 
is  not  the  case.  Steel  of  the  finest  quality  is 
made  of  all  degrees  of  steel. 

Contracts  for  a  new  bridge  at  Port  Stan- 
ley have  been  awarded  by  the  Elgin  County 
Council.  The  Dominion  Bridge  Company, 
of  Montreal,  get  the  bridge  contract  for 
$4,238,  and  Usher  &  Sangster,  q1  Thorold, 
the  stone  work  for  $5,724. 

Ingersoll  had  an  early  closing  by-law,  but 
nearly  all  the  shopkeepers  in  the  various 
lines  have  recently  asked  for  its  repeal.  The 
dry  goods  dealers  are  now  all  who  are  out. 
The  Chronicle  says  :  "  The  by-law  is  a 
humbug, and  a  direct  loss  to  those  who  come 
under  its  arbitrary  rule." 

The  McMaster  Manufacturing  Company, 
of  Orangeville,  have  offered  the  town  of 
Brampton  $6,000  cash  for  the  Haggert  foun- 
dry property.  A  few  years  ago  the  rate- 
payers took  a  heavy  mortgage  on  the  same 
property.  The  McMaster  offer,  however,  is 
likely  to  be  accepted. 

Whelpley's  skate  factory  at  Greenwich  is 
running  day  and  night  to  fill  their  orders. 
W.  J.  Cameron,  an  enterprising  young  ma- 
chinist, is  doing  a  thriving  business  and  has 
the  first  steam  whistle  in  the  place.  Geo.  T. 
Seely  expects  to  have  his  new  mill  running 
in  March. 

The  Silver  King  is  said  to  have  more  ore 
ready  for  shipment  than  any  other  mine  in 
Kootenai.  It  is  being  hauled  to  the  wharf 
at  Nelson  at  the  rate  of  ten  tons  a  day. 
The  management  has  not  decided  how  many 
tons  will  be  shipped  this  winter,  but  if  a 
good  rate  can  be  got  over  the  Nelson  & 
Fort  Shepard  the  shipments  may  aggregate 
more  than  any  other  mine  in  the  district. 

The  new  buildings  of  the  B.  C.  Cooperage 
Company,  Vancouver,  are  making  rapid 
progress.  Already  the  cooperage  shop  is 
completed  and  the  coopers  are  at  work, 
while  the  mill  is  in  course  of  erection.  Before 
the  fire  everything  was  under  one  roof,  but 
in  the  new  factory  boilers  and  engines  will 
have  a  place  to  themselves,  thus  lessening 
considerably  the  danger  of  fire. 

The  use  of  the  electric  light  in  railway 
cars  has  been  much  retarded  on  the  score  of 
expense.  It  is  now  proved  by  the  result  of 
of  some  tests  made  by  the  German  Postal 
Department  in  the  lighting  of  mail  cars  that 
incandescent  lamps  are  cheaper  than  gas,  as 
well  as  healthier.     Storage    batteries   were 


used  of  a  capacity  sufficient  to  keep  eight 
lamps  of  twelve  candle  power  each  burning 
brightly  and  steadily  at  a  cost  of  three- 
fourths  of  a  cent  a  light  per  hour,  against  an 
expense  of  1  cent  per  light  per  hour  when 
gas  was  used. 

It  was  a  very  slow  train,  indeed,  and  the 
traveling  man  remarked  to  the  conductor  : 
"  Would  there  be  any  objection  to  my  get- 
ting off  this  car  right  now  ? "  "  Why,  my 
dear  sir,  it's  in  motion  !  "  "I  don't  doubt  it. 
But  I  thought  I'd  like  to  look  at  it  from  the 
outside  and  see  if  I  can't  tell  which  way  it  is 
going."— Washington  Star. 

Lead  pipe  has  been  traditionally  injurious 
to  health  from  the  time  of  Vitruvius,  2,000 
years  ago,  to  the  present  day.  In  spite  of 
this  tradition,  millions  of  people  have  been 
drinking  water  through  it  from  that  day  to 
the  present  time,  and  it  seems  to  be  doubt- 
ful, according  to  an  authority  on  plumbing, 
if  one  well  authenticated  case  of  lead  poison- 
ing by  the  use  of  lead  pipes  can  be  found 

Most  of  the  small  steel  castings  are  mere- 
ly malleable  iron,  treated  with  animal  char- 
coal. The  operation  is  about  the  same  as 
case-hardening,  as  far  as  the  heating  is  con- 
cerned, but  it  is  continued  longer,  and  not 
quenched  in  water,  in  most  cases.  If  the 
charges  for  such  steel  castings  are  much 
higher  than  for  malleable  iron,  it  may  pay  to 
experiment  on  them  in  this  way. — The  Iron 
Trade  Review. 

A  tin-plate  maker,  who  knows  a  great 
deal  of  the  American  trade  through  person- 
al experience,  when  asked  what  he  thought 
of  the  prospect  said  :  "  We  on  this  side,  1 
confess,  regard  the  prospect  of  the  Wilson 
Bill  passing  very  hopefully.  We  do  not 
wish  to  place  too  much  emphasis  on  our 
belief  that  it  will  pass,  though,  because  we 
may  still  have  sufficient  enemies  over  there 
who  will  vote  so  as  to  prevent  us  gaining 
the  advantage  at  the  last  moment." — The 
Western  Mail,  England. 

It  was  announced  in  Wall  street,  New 
York,  last  week  that  Andrew  Carnegie,  the 
"  steel  king,"  would  leave  the  United  States 
for  Egypt,  January  4  next.  This  report  was 
accompanied  by  a  statement  to  the  effect 
that  Mr.  Carnegie  has  issued  an  order  to 
his  managers  to  start  on  the  day  of  his  de- 
parture every  iron  mill  with  which  he  is  con- 
nected and  to  keep  them  in  operation  all 
winter.  He  has  also  ordered  the  expendi 
ture  of  $1,000  a  day  during  the  winter  for 
the  relief  of  the  unemployed  poor  of  Pitts- 
burg. 

Meantime,  put  the  best  face  on,  the  best 
foot  foremost,  the  best  brain  power  and 
hand-power  to  work  and  look  expectantly 
for  improving  times  ahead.  Buy  cautiously, 
but  buy  what  you  need  ;  permit  no  long 
credits  ;  and  trust  no  uncertain  customers, 
unless  you  have  determined  to  run  a  chari- 
table institution.  "  It's  a  long  lane  that 
has  no  turn,"  and  we'll  soon  be  round  the 
bend. 


HARDWARE 


.  .  SPATES  .  . 

We  still   have  a  stock  of  STAR  and  ACME  SKATES. 

Nos.  0  and  7,  both  plain  and  plated,  and  are  able 

to  fill  orders  in  almost  all  sizes,  also  Skate 

Straps  and  Skate  Repairs. 

.  .  ORDERS    SOLICITED  .  . 


Headquarters  for  Cross  Cut  Saws,  Axes, 
Handles,  Files,  Chain,  Iron,  Steel,  Nails 
and  Glass,  Putty,  Rope,  etc 

ORDERS    SOLICITED. 


.  H.  S.  Howland,  Sons  &  Co. 


Wholesale 
Hardware  Merchants, 


37  Front  Street  West,  TORONTO. 


A 


very 


Merry  Christmas 


and  a 


Prosperous  New  Year 

to  all  our  friends. 

The  Toronto  Lead  &  Color  Co.,  Ltd. 

Toronto,  2j.tk  December,   iSgj.  P.  J.  McNally,  Manage/'. 


THE  IRON  DUTIES. 

GREAT  interest  is  taken  at  Washing- 
ton in  the  outlook  for  free  iron  ore. 
In  this  connection  an  interesting 
story  is  told  with  regard  to  the  iron  industry 
of  Lake  Superior.  It  appears  that  the  area 
of  the  Mesaba  range  is  generally  held  by  the 
mining  companies  under  lease  or  contract. 
When  the  mineral  deposit  was  discevered 
speculators  entered  the  territory.  The  leases 
secured  by  the  speculators  they  in  turn 
leased  to  mining  companies.  The  specu- 
lators secured  an  advance  in  royalty  of  from 
1 5  to  35  cents  per  ton.  If  it  is  paid  as  agreed 
upon,  scores  of  men  who  never  struck  a  blow 
in  any  creative  industry  or  performed  any 
useful  work  will  draw  royal  revenues  from  the 
iron-ore  deposits  of  the  Mesaba  range.  The 
fact  that  the  mining  companies  that  now 
operate,  or  that  will  speedily  operate,  on  the 
Mesaba  range  are  under  contract  to  pay 
annually  royalty  on  millions  of  tons  of  ore 
in  excess  of  the  consuming  powers  of 
the  American  market  must  be  borne  in 
mind  when  considering  the  condition  of 
mining  affairs  on  Lake  Superior's  shores 
and  the  fi^ht  the  iron-ore  miners  are  making 
to  retain  the  present   du'.y  on  foreign  iron 


ore.  Last  spring  the  Mesaba  region  swarmed 
with  eager  miners  and  speculators.  Deeds 
to  hard-ore  mines  ceased  to  be  accepted  as 
collateral  in  banks,  and  bank  officials  shied 
at  contracts  to  deliver  hard-iron  ore,as  timid 
colts  shy  at  fire-blackened  stumps.  Pre- 
sently the  money  stringency  extended  to 
the  Mesaba,  where  the  speculators  had 
pledged  themselves  to  pay  royalties  amount- 
ing to  millions  of  dollars  annually,  and 
where  the  mining  companies,  the  face  value 
of  whose  stock  amounted  to  $189,000,000, 
had  been  incorporated  to  extract  ore  from 
the  iron  deposits  and  money  from  the  pockets 
of  the  investing  public.  Forth  from  the 
financial  storm  strode  John  D.  Rockefeller, 
of  Standard  Oil  Company  fame.  A  con- 
solidation of  the  Mesaba  iron-ore  mines 
was  effected  under  the  name  of  the  Lake 
Superior  Consolidated  Mines,  which  has  just 
placed  a  trust  mortgage  for  $10,000,000  with 
the  Farmers'  Loan  and  Trust  Company,  of 
New  York,  to  obtain  money  to  pay  for  mines 
and  undeveloped  land.  To  aid  to  secure  the 
retention  of  an  uncalled-for  protection  the 
Rockefeller  syndicate  has  recently  closed  its 
Virginia  City,  Mesaba  range,  and  its  agents 
state  that  the  reason  for  closing  is  that  it 
fears  that  free  iron  ore  will   ruin  the  mining 


industry  of  the  Mesaba  range.  This  state- 
ment is  gravely  made  when  all  men  who  are 
at  all  acquainted  with  the  Mesaba  range 
know  that  iron  ore  is  mined  and  loaded  on 
cars  in  that  region  for  from  4  to  40  cents  per 
ton.  In  the  Mesaba  district  the  miner's  pick 
has  been  supplanted  by  the  steam  shovel,  and 
iron  ore  of  a  fine  quality  is  loaded  upon  long 
trains  of  freight  cars  with  this  shovel,  just  as 
sand  is  taken  from  one  side  of  a  cut  by  the 
"  gravel  train "  on  an  ordinary  railroad. 
The  entire  output  of  the  iron-ore  mines  of 
this  country  in  1890  was  14,518,857  tons. 
The  steam  shovel  in  the  Mesaba  range  is 
the  foe  against  which  the  mine-owners  and 
the  minors  of  the  Marquette,  Menominee, 
Vermillion,  and  Gogebic  range,  must  try  to 
make  demand,  and  not  the  ways  and  means 
Committee  that  proposes  to  remove  the  tariff 
duty.  The  removal  of  the  duty  will  relieve 
certain  seaboard  manufacturers  of  steel  of  a 
burden  that  weighs  them  down,  for  they 
now  take  foreign  ore  because  of  the  great 
cost  of  transportation  from  the  Lake  Super- 
ior district,  but  the  owners  of  the  deep  mines 
and  those  who  work  in  them  will  suffer,  not 
because  of  any  change  in  the  tariff,  but  be- 
cause of  the  work  of  the  steam  shovel  in  the 
enormous  deposits  of  the  Mesaba  range. 
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TALKS  WITH  RETAILERS. 
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'E  had  one  or  two  very  busy  days 
last  week,"  said  George  Pear- 
sail,  Yonge  street.  "  Last  Sat- 
urday was  the  best  day  we  have  known  for 
a  long  time,  and  we  sold  a  large  number  of 
skates.  Work  in  the  shop  continues  good. 
There  are  not  many  hardware  men  that  can 
say  that  they  have  been  sharpening  on  an 
average  25  pairs  of  skates  a  day.  I  can.  I 
have  not  made  up  my  books  yet,  but  I  think 
the  past  week  equals  that  of  a  year  ago." 


"  No,  we  have  not  been  particularly 
rushed,''  said  Mr.  Thompson,  of  Gibson  & 
Thompson,  Yonge  street,  Toronto ;  but  I 
think  the  sales  of  the  past  holiday  week  have 
been  equal  to  that  of  previous  years  in  my 
experience.  Times  have  perhaps  been  a 
little  dull,  but  1  think  they  must  soon 
brighten  up.  We  have  done  a  fairly  good 
fall  trade." 


"  No,  we  do  not  catch  much  of  the  farm 
trade,  so  the  weather  has  not  any  great 
effect  on  us,'  said  William  Mathieson,  of 
King  street  west.  "  It  is  true  that  we  might 
have  sold  more  skates,  but  as  it  is  we  are 
pretty  well  cleaned  out.  Cutlery  was  mov- 
ing a  little  brisker  last  week,  but  nothing  to 
brag  about.  We  are  kept  busy  in  the  re- 
pairing shop." 


"  Business  in  the  vicinity  of  St.  Lawrence 
market  was  not  as  good  as  it  should  have 
been  last  week,"  said  one  of  William  J. 
Whitten  &  Co.'s  assistants.  "  The  markets 
have  been  small  and  prices  for  produce  have 
been  low.  Farmers,  these  hard  times,  make 
for  home  as  soon  as  they  receive  their 
money,  spending  as  little  in  town  as  possi- 
ble. Lamps  and  cutlery  received  a  little 
boom  last  week.  Trade  was  fairly  good  the 
past  fall,  and  the  demand  for  paints  good." 

"  Business  was  good  on  Yonge  street 
during  the  past  week,"  said  W.  L.  Murray, 
"  and  we  received  our  fair  share.  There 
was  a  good  demand  for  pocket  cutlery  and 
we  soli  a  great  many  skates.  The  demand 
for  shelf  hardware  was  far  greater  than  that 
of  the  corresponding  week  last  year.  This 
has  been  a  good  season  for  paints  and  our 
trade  in  glass  has  been  very  large.  Taking 
this  month's  trade  all  round,  I  think  sales 
have  been  equal  to  those  of  December, 
1892." 

"  There  was  a  fair  demand  for  pocket 
cutlery  this  week,"  said  George  Boxall, 
Yonge  street.  "  Carvers  have  sold  well, 
the  demand  being  for  medium-priced  ones, 
scarcely  any  of  high  price  being  sold.  Peo- 
ple seemed  to  be  buying  according  to  their 
means.  This  fall  the  trade  has  been  good 
in  paints  and  oils  Japaned  goods  found 
little  sale  outside  the  department  stores, 
where  they  handle  a  cheap  class  specially 
for  the  holiday  trade     These  times  are  hard 


for  a  man,  when  the  department  stores  are 
cutting  our  prices  and  using  them  for  adver- 
tising purposes,  and  a  man  must  devote  his 
time  strictly  to  his  business,  and  work  at  it 
hard,  late  and  early.  Yet  we  are  not  so 
badly  off  as  they  are  in  the  United  States. 
Hard  times  are  not  going  to  last  always. 
Though  there  may  be  a  temporary  depres- 
sion at  present,  but  with  this  feeling  pre- 
dominant I  feel  that  this  city  and  country 
must  prosper." 

"  There  has  been  nothing  surprising  in  the 
amount  of  business  done  this  week,"  said 
J.  T.  Wilson,  Queen  street  west.  "  I  was 
not  disappointed,  as  we  d;d  not  expect  any- 
great  rush.  Had  the  frost  held  out  on 
Christmas,  there  would,  no  doubt,  have  been 
a  larger  demand  for  skates,  but,  as  it  was, 
they  only  sold  fairly  well.  There  has  been 
more  demand  for  necessaries  this  holiday 
season  than  previously,  and  some  demand 
for  the  cheaper  class  of  lamps.  If  the 
weather  had  been  colder,  it  would  have  re- 
minded the  public  more  of  skates  and  sleighs, 
and  many  more  would  have  been  sold. 
They  have,  ho»vever,  spent  their  spare  cash 
on  other  articles,  and  trade  in  these  lines  is 
likely  to  suffer." 


RETURN  POSTAGE. 

MANY  men  who  are  punctilious  in 
conforming  to  business  usages  often, 
in  writing  letters  to  which  they  ex- 
pect answers,  fail  to  enclose  stamps  to  pre- 
pay postage  on  the  reply,  says  an  exchange. 
It  would  be  better  still  to  enclose  an  address- 
ed stamped  envelope  with  a  written  address. 
An  inquiry  will  receive  earlier  attention  and 
perhaps  more  careful  attention  if  it  involves 
but  little  trouble  and  no  expense  to  the  per- 
son addressed  than  if  the  latter  is  expected 
to  do  considerable  work  and  foot  the  bill  be- 
sides. This  may  seem  a  small  matter — only 
2  cents  involved — but  the  principle  of  the 
transaction  is  apt  to  govern  the  person  who 
is  expected  to  reply.  He  is  very  apt  to  say 
to  himself,  "  Well,  if  this  man  expects  an 
answer  he  should  at  least  have  enclosed  a 
stamp."  There  is  very  little  danger  of  any 
one  taking  offense  at  such  an  enclosure 
The  inquirer  who  hesitates  to  enclose  a 
stamp  to  a  concern  transacting  a  million 
dollars'  worth  of  business  a  year  beeause  it 
is  such  a  trifle  may  find  upon  reflection 
that  the  existence  of  that  house  depends 
upon  an  aggregation  of  twopenny  profits. 

There  are  salesmen  who  at  this  time  of 
the  year  are  endeavoring  to  secure  positions 
with  other  houses,  and  yet  omit  the  enclo- 
sure of  return  postage  on  the  reply  which 
they  unhesitatingly  look  for  to  their  letter  of 
application.  If  they  receive  answers  to  such 
unbusinesslike  letters  they  are  in  luck,  and 
they  may  be  sure  that  something  else  has 
recommended  them  than  their  correct 
observance  of  business  civilities.  The 
amount  involved  is  of  no  consequence.  Even 
if  letter  postage  should  be  reduced  to  a 
penny,  a  stamp  should  still  be  enclosed  to 
insure  a  reply. 


SELF-DEPENDENCE. 

THE  eye  ol  the  employer  is  often  worth 
more  than  the  hands  of  a  dozen  em- 
ployees. In  the  nature  of  things,  an 
agent  cannot  be  so  faithful  to  his  employer 
as  to  himself.  Many  who  are  employers 
will  call  to  mind  instances  where  the  best 
employees  have  overlooked  important  points 
which  could  not  have  escaped  their  obser- 
vation as  a  proprietor.  No  man  has  a  right 
to  expect  to  succeed  in  life  unless  he  under- 
stands his  business,  and  nobody  can  under- 
stand his  business  thoroughly  unless  he 
learns  the  same  by  personal  application  and 
experience.  A  man  may  be  a  manufacturer 
but  he  has  got  to  learn  the  details  of  his 
business  personally,  he  has  got  to  learn 
something  nearly  every  day,  and  he  will  find 
he  will  make  mistakes  nearly  every  day. 
And  these  very  mistakes  are  helps  to  him 
in  the  way  of  experience  if  he  but  heeds 
them.  He  will  be  like  the  Yankee  tin 
peddler,  who,  having  been  cheated  as  to 
quality  in  the  purchase  of  his  merchandise, 
said  :  "All  right,  there's  a  little  informma- 
tion  to  be  gained  every  day.  I  will  never 
be  cheated  in  that  way  again."  Thus  a  man 
buys  his  experience,  and  it  is  the  best  kind, 
if  not  purchased  at  too  dear  a  rate. 

Among  the  maxims  of  the  elder  Rothschild 
was  one,  an  apparent  paradox  :  "  Be  cau- 
tious and  bold."  This  seems  to  be  a  con- 
tradiction in  terms,  but  it  is  not,  and  there 
is  great  wisdom  in  the  maxim.  It  is,  in  fact, 
a  condensed  statement  of  what  I  have 
already  said  It  is  to  say,  "  You  must 
exercise  caution  in  laying  your  plans,  but  be 
bold  in  carrying  them  out." 

A  man  who  is  all  caution  will  never  dare 
to  take  hold  and  be  successful  ;  and  a  man 
who  is  all  boldness  is  merely  reckless,  and 
must  eventually  fall. 

There  is  no  such  thing  in  this  world  as 
luck.  There  never  was  a  man  who  could  go 
out  in  the  morning  and  find  a  purse  full  of 
gold  in  the  street  to-day,  and  another  to- 
morrow, and  so  on  day  after  day.  He  may 
do  so  once  in  his  life  ;  but  so  far  as  mere 
luck  is  concerned,  he  is  as  liable  to  lose  as 
to  find  it.  "  Like  causes  produce  like 
effects."  If  a  man  adopts  the  proper  me- 
thods to  be  successful  "  luck  "  will  not  pre- 
vent him.  If  he  does  not  succeed,  there  are 
reasons  for  it,  although,  perhaps,  he  may  not 
be  able  to  ?ee  them. — Ex. 
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WOODEN  WATER  MAINS. 

A  RECENT  paper  read  before  the 
American  Society  of  Civil  Engineers 
by  Mr.  James  D.  Schuyler,  M.  Am. 
Soc.  C.E.,  on  "  The  Water  Works  of  Den- 
ver, Colo.,"  contained  some  very  interesting 
observations  and  figures  relating  to  this  sub- 
ject. He  states  that  16  miles  of  30-inch 
wooden  conduit  were  constructed  in  that 
work  in  addition  to  a  considerable  length  of 
44-inch  pipe-  The  timber  used  was  Cali- 
fornia redwood,  and  the  30-inch  conduit  was 
constructed  to  stand  under  a  head  of  185 
feet.  We  understand  from  the  paper  named 
that  the  total  average  cost  of  the  30- inch 
pipe  was  $1.36  per  lineal  foot,  of  which 
about  forty-eight  cents  constituted  the  cost 
of  trenching  and  back  filling.  A  gang  of 
eight  to  sixteen  men  laid  from  i?o  to 
300  feet  of  the  same  size  conduit  per  day. 
These  mains  were  composed  ofstaves, 
dressed  very  smooth  to  cylindrical  sides  and 
radial  edges,  and  were  held  to  the  cylindri- 
cal form  by  mild  steel  bands  placed  at  a  dis- 
tance apart  depending  upon  the  head,  but 
never  exceeding  17  inches.  The  pores  of 
the  wood  are  filled  with  water  under  pres- 
sure so  that  it  oozes  through  to  a  slight  ex- 
tent, thus  realizing  the  condition  for  perma- 
nent preservation.  The  pipe  is  framed  in 
the  trench  and  all  handling  in  full  size  sec 


tions  is  avoided  ;  at  the  same  time  the  inter- 
ior finish  is  so  smooth  that  the  most  advan- 
tageous conditions  of  flow  are  secured.  Mr. 
Schuyler  estimates  that  the  use  of  these 
wooden  conduits  effected  a  saving  of  over 
$1,000,000  in  this  particular  work, — Ex. 


ALUMINUM  BATH  TUBS. 

A  PHILADELPHIA  firm  has  begun 
the  manufacture  of  pure  aluminum 
bath  tubs.  A  oontemporary,  refer- 
ring to  the  fact,  says  :  "  For  their  beauty, 
elegance,  durability  and  luxuriousness  these 
aluminum  baths  will  certainly  attract  much 
attention  from  our  tr^de.  The  present  cost 
of  aluminum  of  necessity  makes  the  price 
of  the  baths  such  that  they  can  be  used 
only  in  fine  work,  but  there  are  many 
who  will  welcome  the  advent  of  alum- 
inum bath  tubs,  as  their  advantage  is  such 
as  to  assure  a  good  sale  no  matter  what 
the  cost  may  be.  The  expense,  however,  is 
but'a  trifle  more  than  a  solid  porcelain  bath. 
Believing  it  to  be  a  matter  of  special  interest 
to  our  readers,  we  have  investigated  the 
aluminum  bath  as  produced  by  the  Cooper 
company  and  will  briefly  describe  the  fixture: 
The  bath  is  of  an  improved  pattern  with 
three  inch  roll  rim  with  dimensions — outside 
length,  five  feet  ten  inches  ;  outside  width, 
tw  i  feet  nine  and  one-half  inches,  and  ins'de 


depth,  one  foot  ten  inches.  The  thickness 
of  the  tub  was  seven-eighths  of  an  inch,  and 
•the  weight,  140  lbs.  When  one  considers 
these  dimensions,  he  will  appreciate  the 
magnitude  of  the  achievement,  for  it  must 
be  borne  in  mind  that  aluminum  is  an  ex- 
exceedingly  difficult  metal  to  cast.  Many 
of  our  large  manufacturers  have  failed 
to  successfully  make  perfect  castings  of 
it  even  in  small  articles.  To  further  em- 
phasize the  achievement  of  the  Cooper 
Co.,  we  would  say  that  up  to  this  time 
no  one  so  far  as  we  know  has  succeeded  in 
casting  a  piece  of  aluminum  one-quarter 
the  size  of  the  bath  in  question,  and  it  is  a 
pleasure  to  record  the  victory  as  belonging 
to  our  trade.  A  bath  tub  of  aluminum  is 
practically  an  imperishable  article.  It  will 
not  break,  chip,  crack,  warp,  split,  corrode  or 
discolor,  while  its  surface  and  appearance  is 
like  a  pDlished  mirror.  As  ivith  pure  silver, 
once  bright  it  always  is  bright,  requiring  no 
rubbing  to  keep  it  so.  No  acids,  gases 
or  aikalies  affect  it  in  the  slightest  way. 
The  nature  of  the  metal  is  such  as  to  make 
it  particularly  suitable  for  a  bath,  the  chilly 
effect  produced  in  the  porcelain  baths  being 
absent  in  the  aluminum  one.  At  the  factory 
of  the  Cooper  Company  is  an  aluminum  sink 
which  had  been  placed  for  the  use  of  their 
workmen,  and  notwithstanding  it  had  been 
in  constant  use  under  the  most  trying  cir- 
cumstances for  nearly  two  years,  it  is  as 
bright  as  a  dollar. 
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THE  MANUFACTURERS'  MEETINGS. 

THE  different  manufacturers'  associa-. 
tions  in  the  Dominion  allied  to  the 
iron  and  hardware  trade  are  meeting 
in  Toronto  this  week.  They  are  :  The  Wire 
Nail  Association,  the  Wire  Association,  the 
Screw  Association,  the  Bolt  and  Nut  Asso- 
ciation, the  Rivet  Association,  the  Barb 
Wire  Association,  the  Bar  Iron  Association, 
the  Cut  Nail  Association,  the  Horseshoe 
Association,  the  Tack  Association,  the  Paint 
Grinders'  Association. 

All  the  Associations  are  said  to  be  well 
represented.  Among  those  present  are  : 
Mr.  McMaster,  Montreal  Rolling  Mills;  Mr. 
McAgy,  Pillow-Hersey  Co.,  Montreal ;  Mr. 
James  Peck,  Peck,  Benny  &  Co.,  Montreal  ; 
Mr.  Foster,  of  Foster  &  Sons ;  James  Pender, 
St.  John,  N.B.,  Nail  Works;  Mr.  Parmenter, 
of  Parmenter  &  Bullock  ;  Mr.  Whitton,  On- 
tario Tack  Co.,  Hamilton  ;  Mr.  Howland, 
Graham  Nail  Works,  Toronto  ;  Messrs. 
McCormack  and  Fearman,  Dominion  Wire 
Co. 

The  meetings  are  all  secret  and  it  is  diffi- 
cult to  secure  information  as  to  what  is  be- 
ing done.  The  first  session  was  held  Wed- 
nesday morning,  when  the  business  apper- 
taining to  the  Barb  Wira  Association  was 
taken  up.  It  was  decided  to  reduce  barbed 
wire  and  staples  %-C,  making  the  price  of  the 
latter  to  the  retail  trade  3^c.  and  that  of  the 
former  4c.  Jobbers  are  guaranteed  up  to 
April  1,  which  means  that  should  a  reduction 
take  place  in  the  meantime  jobbers  will  be 
recouped  for  any  loss  on  piesent  stocks. 

On  the  afternoon  of  Wednesday  the  busi- 
ness of  the  Wire  Nail  Association  was  taken 
up.  One  important  step  decided  upon  was 
the  removal  of  the  Aikenhead  Hardware 
Company  from  the  jobber^'  list.  It  is  re- 
potted that  others  were  removed,  but  this 
Hardware  could  not  substantiate. 

The  action  of  the  Association  in  regard  to 
the  Aikenhead  Company  arises  from  the 
contract  which  the  latter  made  with  the 
city  of  Toronto  to  supply  nails  at  a  cut 
price  and  to  allow  a  rebate  on  returned 
boxes.  Had  not  the  Association  taken 
some  such  step  it  is  altogether  likely  there 
would  have  been  trouble,  for  there  was  a 
good  deal  of  soreness  felt  in  the  trade  at  the 
low  price  at  which  the  Aikenhead  company 
had  tendered  for  the  nails  and  thereby 
breaking  the  agreement  with,  the  manu- 
facturers. 

But  aside  from  the  Aikenhead  matter, 
there  is  a  strong  and  growing  demand  for  a 
curtailment  ot  the  list  of  jobbers.  It 
is  shared  in  alike  by  jobbers  and  re- 
tailers. Slid  one  jobber  Wednesday  :  "If 
the  manufacturers  have  not  back  bone 
enough  to  reduce  the  number  of  people  who 
are  on  the  list  there  will  be  such  a  feeling 
created  that  the  result  will  be  trouble.  As 
things  are  now,  for  everyone  of  the  retail 
merchants  benefited  nmty-nine  are  injured, 
and    many    of  them    seriously.     None    but 


legitimate  wholesale  houses  should  be  on 
the  list,  and  no  house  on  this  list  should  be 
permitted  to  sell  to  consumers." 

"  1  should  say  the  retailers  are  injured  by 
some  of  thosa  on  the  jobbers'  list,"  said  a 
country  merchant.  "Some  of  these  so-called 
jobbers  practically  never  do  a  jobbing  trade. 
I  know  however  what  they  do  do,  and  that 
is  send  representatives  into  our  town  and 
take  orders,  at  jobbeis'  prices,  from  con- 
sumers right  under  our  noses.  And 
ours  is  not  by  any  means  the  only 
town  that  suffers  in  this  respect.  This 
is  not  fair.  If  they  would  compete 
with  us  at  regular  prices  we  would  not  ob- 
ject so  much.  O,  yA,  these  fellows  will 
have  to  go,"  he  concluded,  with  a  serious 
shake  of  the  head.  Some  letters  have 
already  appeared  in  Hardware  in  regard 
to  this  question.  We  would  like  to  see  a 
few  more,  as  the  subject  is  no  doubt  an  im- 
portant one. 

The  association  also  decided,  it  is  under- 
stood, to  place  wire  nails  under  the  same 
basis  as  cut  nails. 

At  the  hour  of  going  to  press  the  Wire 
Nail  Association  is  still  in  session.  "  Ii's 
talk,  talk,  nothing  sca/cely  but  talk,"  said 
one  member.  The  Cut  Nail  Association 
holds  its  first  meeting  to-day. 


new  and  superior  features.  They  also  have 
the  agency  for  a  new  bath  that  will  be 
known  as  Hard's  self-heating  bath.  It  will 
be  heated  by  gas. 


TRADE  TOPICS. 

IT  has  been  intimated  to  jobbers  that  a 
change  is  likely  to  take  place  in  the  file 
list. 

The  McDonell  Rolling  Mill  Co:,  of  To- 
ronto, is  applying  for  charter  of  incorpora- 
tion. 

M  &  L.  Samuel,  Benjamin  &  Co.,  are 
backing  a  good  many  orders  for  lawn 
mowers. 

The  discount  on  Daisy  churns  has  been 
reduced,  and  is  now  :  From  factory,  60  to 
60 yi  per  cent.;  from  stock,  60  per  cent. 

The  total  visible  supply  of  tin,  January 
1st,  was  17,330  tons,  compared  with  16,448 
in  December,  and  14,784  tons,  January  1st, 
1893. 

The  official  figures,  as  cabled  to  the  New 
York  Metal  Exchange,  show  an  increase  in 
the  stocks  of  copper  since  December  of  440 
tons. 

Craig  &  MacArtrrur,  who  represent  Thos. 
Robertson  &  Co.  in  Toronto,  report  large 
sales  of  their  galvanized  hot-water  boilers. 
In  fact,  the  manufacturers  have  been  kept  so 
busy  on  the  smaller  sizes  that  it  is  only  re- 
cently they  have  been  able  to  turn  their  atten- 
tion to  the  larger  sizes. 

Coulter  &  Campbell,  coppersmiths,  To- 
ronto, report  a  successful  year's  business. 
The  firm  is  now  employed  placing  copper 
fixings  in  the  Grant  &  Lattridge  Brewing 
Co.'s  brewery,  Hamilton,  and  on  other  smaller 
contracts.  They  will  soon  introduce  a  new 
range  boiler  which  they  say  will  have  many 


PERSONAL   MENTION. 

MR.  WORTMAN,  of  Wortman  & 
Ward,  manufacturers  of  churns, 
London,  was  in  Toronto  this  week 

There  were  among  the  country  merchants 
noticed  on  the  street  this  week  :  Mr.  Pad- 
get,  of  Padget  &  Hay,  Unionville  ;  J.  A  W. 
Allen,  Newmarket  ;  S.  T.  Suggitt,  Grand 
Valley  ;  G.  A.  Burns,  Newmarket. 

M.  Mayer,  of  the  Toronto  Cutlery  Co., 
has  returned  from  New  York,  where  he  had 
been  attending  the  marriage  of  Mr.  M. 
Frankel,  of  Frankel  Bros  ,  Toronto. 

A.  H.  Symonds  (late  with  James  Hutton 
&  Co.),  having  secured  the  representation  of 
Messrs.  George  Butler  &  Co.,  Ltd.,  Shef- 
field, and  other  English  houses,  will  leave 
for  Montreal  shorlly,  where  he  will  reside 
in  future.  George  Butler  &  Co.'s  cutlery 
has  a  reputation  considerably  over  100 
years,  is  well  known  in  this  market,  and  in 
Mr.  Symonds'  hands  the  interests  of  the 
above  firm  will  be  well  looked  after. 


SOFT  STEEL  IN  BRIDGE  WORKS. 

The  specifications  of  the  New  York,  Lake 
Erie  &  Western  have,  says  an  exchange, 
recently  been  altered  to  permit  the  use  of 
soft  steel,  without  reaming,  instead  of  iron, 
provided  equal  sections  are  used  ;  and  the 
physical  tests  show  the  following  results  : 
Ultimate  strength,  54,0000  to  62,000  lbs.  per 
sq.  in. ;  elastic  limit  not  less  than  30,000  lbs. 
per  sq.  in.  ;  and  a  minimum  elongation  of  20 
per  cent,  in  8  in. ;  also  the  usual  bending  test, 
180  deg.,  before  and  after  heating  to  a  light 
yellow,  and  quenching  in  cold  water,  to  a 
curve  whose  inner  radius  is  equal  to  the 
thickness  of  the  specimen,  without  sign  of 
fracture.  However,  medium  steel  is  still 
required  for  eye-bars  and  pins. 


Hardware  intimated  in  a  recent  issue 
that  Walter  H.  Cottingham  &  Co.,  of  Mon- 
treal, were  preparing  to  extend  the  depart- 
ments of  their  business  One  of  the  steps 
in  this  direction  has  just  been  taken,  the 
firm  having  bought  out  the  entire  stock  of 
P.  D.  Dods  &  Co.,  dealers  in  artists'  ma- 
terials. The  Messrs.  Cottingham  will  in 
future  give  special  attention  to  this  line  of 
trade. 


The  Ontario  Tack  Co. 

MANUFACTURERS  OF 

WIRE  NAILS 

TACKS,  SHOE  NAILS,  ETC. 


Hamilton. 


Ontario. 

SP 


HARDWARE. 


11 


TORONTO  CUTLERY  CO., 

65  and  67  Yonge  Street,  Toronto 

M.  MAYER,  Propr. 


NON-XLL 
IMPERIAL 
T.  C.  Co.'s 
WILLIAMS 


Pocket  Knives      ) 

Razors 

Nickel  Steel 
Shears 
Dble  Shear  Steel 
Butcher  Knives 


3 

> 

30 
33 
> 

Z 
H 
m 
D 


We  fully  guarantee  all  goods  named  above. 


BERTRAM  &  CO. 


TORONTO 


Hardware  and  Iron 
Merchants 


MANUFACTURERS    OF 


Toronto  Files 
^-d  Dundas  Axes 


Quality  and  finish  of 
our  Files  and  Axes 
unsurpassed.    .    .    . 

Special  Attention  to  Letter  Orders. 


Pure  Southern  |RPEN      INE    Qur  Specialty 

Remember,  we  are  headquarters  for  the    pure  article,  and    intending  purchasers  will  do 

well  to  get  our  price  before  placing  their  orders. 
Every  barrel  of  Turpentine  we   ship  is    accompanied    by  our    printed  guarantee   that  it 

is  ABSOLUTELY  PURE- 

We    Are    Not   Members    of    any   Combine. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W.,  TORONTO 

Wire  Goods 

Door  Mats 

Cutter  Dash  Screens 

Spark  Guards  for  Grates 

Rat  Traps 

Coal  Screens 

Flower  Stands 

Window  Guards  and  Railings 

WIRE  WORK  IN   ALL   ITS  BRANCHES. 


Our  work  is  of  the  highest  grade.     Dealers  sell  our 
goods  from  catalogues.     Inquiries  solicited. 


Dennis  Wire  and  Iron  Works, 


LONDON, 

ONTARIO 


L 


f 


&C0. 


26,   28,   30   Front   St.   West,   TORONTO 

T^TVir-T   T^l-T    T-Tr^TT^T^-     SAMUEL,  SONS  &  BENJAMIN 

JLVlNLT.UlC^-t-1     JlX  O  LJ  C^>  j^v  .      l64  Fenchurch  St,  London,  E.  C. 


I  X  L  and  Bugle 
Brands. 


GliflSS 


Single  and  Double 
Thick. 


Galvanized  Iron,  Gordon  Crown,  and  cheaper 

brands,  Charcoal,  Tin,  and 

Tin'd  Iron,  Milk  Can  Trimmings 


We  are  now  prepared  to  book  orders 
for  import  and  forward*  delivery.   .    . 


WRITE  FOR  QUOTATIONS. 


12 


HARDWARE 


MONTREAL   MARKETS. 

Montreal,  Jan.  5,  1894. 

HARDWARE. 

It  would  be  a  difficult  matter  to  report 
anything  striking  in  the  hardware  market  at 
present,  for  the  simple  reason  that  business 
is  practically  nil.  The  houses  have  not  com- 
pleted their  stock-taking  yet,  being  engaged 
in  "writing  in"  this  week,  and  in  addition 
to  that  most  of  the  travelers  for  the  big  gen- 
eral houses  are  in  off  the  road,  and  few  of 
them  expect  to  get  out  again  before  the  er.d 
of  next  week,  or  possibly  the  beginning  of 
the  following.  The  fact  that  the  annual 
meetings  of  the  various  associations  of  man- 
ufacturers are  being  held  in  Toronto  also 
during  the  present  week  and  the  following 
one,  operates  materially  in  making  buyers 
backward  until  they  see  what  the  changes  if 
any  are  fcoing  to  be.  Reference  has  already 
been  made  specially  in  these  columns  to  the 
fact  that  there  was  a  strong  possibility  of 
lively  times  over  some  particular  lines  at  the 
coming  gatherings,  and  for  this  reason  future 
developments  are  awaited  with  considerable 
interest  by  the  trade.  Payments  remain 
much  the  same. 

Wire — There  has  been  positively  nothing 
doing  in  wire  this  week. 

Cutlery — This  line  has  not  furnished 
any  special  feature.  Foreign  advices  to 
brokers  on  this  market  are  fairly  steady  on 
most  lines. 

Winter  Goods — Trade  -in  sleigh  bells, 
skates,  etc.,  so  far  as  any  general  jabbing 
lots  are  concerned,  is  practically  finished. 

Saddlery  Supplies — No  change  of  im- 
portance to  report. 

Nails— With  the  makers'  meetings  going 
on  this  week  there  is  even  less  doing  than 
there  would  otherwise  be.  It  is  a  moot  ques- 
tion whether  there  will  be  any  change  made, 
but  some  seem  to  anticipate  one  in  the  dir- 
ection of  a  lower  card. 


Tacks— Tacks  are  quiet,  the  same  influ- 
ence ruling  in  their  case  as   in  that  of  nails. 

Horseshoes — Nothing  doing  pending  the 
annual  meeting.  Horse  nails  quiet,  and  no 
change  anticipated. 

Iron. Pipe — Only  a  few  small  jobbing  lots 
moving  in  a  purely  local  way. 

SportingjGoods — Guns  and  ammunition 
are  featureless  and  dull. 

Chain — Cables  to  selling  agents  here  are 
firm  on  coil  chain.  There  is  nothing  doing 
on  spot. 

Building  Supplies— No  business  mov- 
ing unless  it  be  in  a  small  peddling  way. 

Plumbing  Supplies— The  same  remarks 
apply  to  this  line. 

Naval  Stores — Business  in  these  par- 
takes of  a  decidedly  holiday  character,  and 
no  change  is  reported  for  a  week  or  so.  We 
quote  :  Turpentine,  47  to  48c;  resins,  $2.50 
to  $5.00,  as  to  brand  ;  coal  tar,  $375  to 
$4  ;  cotton  waste,  sKc-  f°r  colored,  and  7 
to  ioc.  for  white  ;  oakum,  JJS£  to  7^c. ;  and 
cotton  oakum,  10  to  12c.  Cordage,  Sisal  at 
9HC-  f°r  7-I6  and  upwards,  and  15c.  for 
deep-sea  line  ;  pure  Manilla,  nc.  for  7-16 
and  upwards  and  12c.  for  smaller  sizes. 

METALS. 

The  market  for  heavy  iron  and  metals  is 
absolutely  featureless.  No  great  variation 
in  value  is  to  note,  although  it  is  quite  pos- 
sible that  orders  for  good  round  lots  of  ma- 
terial would  lead  to  shading  in  the  case  of 
one  or  two  lines.  Cable  and  outside  infor- 
mation generally  does  not  cite  anything 
calculated  to  have  effect  on  values  here. 

Pig  Iron — Nothing  doing  and  prices 
steady  on  Scotch  pig  for  any  small  lots  that 
might  be  moved  ex  store.  It  is  considered 
likely,  however,  that  our  quotation  on  Nova 
Scotia  iron  might  be  shaded  if  the  quantity 
involved  was  suficiently  large.  There  is  no 
Langloam  offering  here.  We  quote  ex-store  : 
Summerlee,  $19  ;  Eglinton,  $18  ;  Carnbroe, 
$17  50  ;  Nova  Scotia,  $17  to  $17.50. 

Scrap  Iron— With  the  rolling-mill  shut 
down  for  the  usual  stock-taking  there  is  no 
sale  for  scrap.  Prices  rule  easy  and  quota- 
tions on  wrought  scrap  have  been  named  as 
low  as  $12. 


Bar  Iron — The  makers  meet  this  week 
in  Toronto  ;  the  mills  are  shut  down  and  the 
jobbers  are  not  doing  anything  of  import- 
ance. 

Sheet  Iron — There  has  been  no  change 
during  the  week,  business  continuing  small 
and  prices  unchanged  at  $2.40  to  $2.60. 

Hoops  and  Bands— Business  small  and 
prices  as  before,  $2.30  to  $2.35. 

Steel — This  line  is  quiet  and  unchanged. 
We  quote  :  Best  cast  steel,  10^  to  12c.  ; 
sleigh  shoe,  $2.40  ;  spring,  $2.50;  tire,  $2.50 
to  $2.75,  and  round  machinery  steel,  $3. 
Galvanized  Sheets— With  outside  build- 
ing operations  at  a  standstill  there  is  little 
demand  for  this  article.  We  quote  prices 
unchanged.  4^  to  5c.  for  ordinary  brands, 
Morewood,  6  to  6#c.  ;  tinned  sheets,  coke, 
No.  24,  6  to  6^c  ;  No.  26,  6)4  to  6^c. 

Tin  Plate — Extremely  dull,  and  although 
no  quotable  change  is  to  note,  it  is  not  un- 
likely that  holders  would  shade  on  coke  to 
induce  business.  We  quote  cokes  $3  to 
$3.30  and  charcoal  $3.50  to  $4. 

Canada  Plate — Nominally  the  same  at 
$2.40  to  $2.50. 

Terne  Plates  —  There  is  no  actual 
change,  but  a  broker  said  the  other  day  that 
he  could  get  concessions  if  he  had  an  order 
to  fill.     We  quote  $7.25  to  $7.50. 

Copper — Fair  jobbing  trade  doing  at  11 
to  I2^C 

Tin — Shows  no  improvement,  the  heavy 
feeling  that  has  ruled  for  some  time  back 
being  if  anything  more  apparent.  We  quote 
i9to  2ic. 

Spelter — Dull  and  unchanged  at  $4.60 
to  $4.75. 

Antimony — No  change  with  no  move- 
ment.    We  quote  io>£  to  12c. 

Lead — Continues  easy  as  noted  for  the 
past  few  weeks.  Prices  are  nominally  the 
same  at  $2.75  to $3. 

Zinc  Sheets— Nothing  particular  to  re- 
port, and  prices  the  same  at  $5  to  $5.25. 

Cement — Demand  is  small,  while  stocks 
are  prettv  heavy.  Although  there  is  no 
change  therefore,  orders  would  no  doubt 
lead  to  concession.     We    quote  :    English, 


Milk  Can  Trimmings 

Delivery  Can  Trimmings 

Creamery  Can  Trimmings 

And  Milk  Delivery  and  Creamery  Cans  Made  Up. 


We  have  an  entirely  new  idea  in  Creamery  Can  Gauges,  easy  to  solder, 
perfectly  tight,  unbreakable. 


BROAD    HOOP 
PATTERN. 


All  sizes  and  guages  of  Tinned  Sheets  for  Cans  and  Vats. 
full  stock  and  can  make  prompt  shipment. 


We  have  a 


iron  clad 
pattern. 


THE  McCLARY  MFG.  CO.,  London,  Toronto,  Montreal,  Winnipeg,  Vancouver. 


HARDWARE 


13 


WOOL  DUSTERS 
WALL  DUSTERS 

Every  Hardware  Merchant  should  have 
these  dusters  in  stock. 

Manufactured  by 

Frank  Holt,  8i  Colborne  St.,  Toronto 


DEDERICK'S  PATENT  STEEt,  SHELL 
HAY  1'KESSJb.S. 

Made  of  Steel  -lighter,  stronger   cheaper,  more 
power,  everlastiug,  and  competition  distanced. 


Also  all  styles  of  Rale  Ties  made  from  the 

best  Steel  W  ire. 

Manufactured  by  BOYD  &  CO.,  Huntingdon,  Q. 


ADAM  HOPE 
&  CO., 

Offer  for  Sale  HAMILTON 

"Pioneer"  m  "Sloss" 

PIG   IRON 

These  are  fine  foundry  irons,  being  strong 

and  large  scrap  carriers. 
Also  all  the  well-known 

Scotch  Brands, 

Broken  Car  Wheels, 
and  Railway  Cast  Scrap. 

GAS,  ELECTRIC,  AND  COMBINATION 

Fixtures 

Of  English,  Canadian,  and 
American  designs.     . 

Globes  and  Shades 


Staple  Brackets  and  Gas  Fittings.    Seleot 
stock  of  above  al  ways  on  hand. 

Jas,  Barwell,  ss  Bay  st.,  Toronto 

Showrooms 

of      Jas.  Barwell,  Sons  &  Co., 

Birmingham,  Kng. 
Drawings  and  Estimates  on  application. 


Francis  ft  yde  &  Go. 


Builders' 
Supplies s 


We  make  a  specialty  of 
Scotch  Fire  Clay 
lint  Glazed  Sew- 
erage Pipes,  Fire 
Brinks  and  Fire 
Clay  Agricultural  Drain  Tiles, 
White  Enamelled  Bricks  andTiles 
for  walls.  Best  brands  London  Port- 
land Cement. 

STORES  AND  YARDS : 

King,  Queen  and  Wellington  Sts.,  Montreal 


THE 


•• 


INVI/NCIBLE. 


EVERY  SAW 
WARRANTED. 


THE  FASTEST  AND  BEST  CUTTING  SAW  ON  THE  MARKET. 


THE  INVINCIBLE  : 


Guaranteed  four  Guages  Thinner  on  Back  than  Front  and  Made  from 
the  Highest  Quality  of  Double  Refined  Silver  Steel. 


Manufactured  only  by 


The  James  Robertson  Co.  cm*™.) 

Toronto. 


SAMPLE  ORDER  SOLICITED. 


THEWH 


ES  MFG.  CO. 


Canadian  Branch:    St.  Catharines,  Ont. 


Try 
our 


W 


-Co- 


NO.   I 


Nail  Hammer 


PS 


It  cannot  be  excelled  in  quality  or  finish  by 
any  Hammer  mauufactured. 


Our  "Garden  City"  Nail  Hammer 


GET   OUR    PRICES  and 
TRY   OUR    GOODS 


Is  the  best  and  cheapest 
"Solid  Cast  Steel"  Ham- 
mer on  the  market.  .  .  . 


We  aim  to  keep  in  stock  a  full  line  of  Hammers,  Sledges, 
etc.,  and  will  make  prompt  shipments 


Boyd's  Skeleton  Skates 


Expert  Racer,  Crystal  Racer,  Junior  Crystal,  Hockey  Club,  Eclipse 
Victoria  Club  and  Dominion. 

Best  line  of  Skeleton  Skates  made.  Send  for  Catalogue  of 
Skates,  Hockey  Stick?,  Snowshoes  and  Winter  Sporting 
Goods.     Ask  for  discount  sheet. 

T.  W.  BOYD  &  SON,  1683  Notre  Dame  St.,  MONTREAL 
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MONTREAL  MARKETS— Continued. 

at  $2  10  $2.30,  and  Belgian  at  $1.90  to  $2  05. 
Fire  bricks  are  quiet,  at  $14  to  $19,  accord- 
ing to  brand  ex  store. 

PAINTS  ANT)  OILS. 

Travelers  go  out  this  week  and  so  far 
there  is  not  much  to  report.  There  is  no 
change  in  any  of  the  leading  lines.  We 
quote  as  follows  :  Choice  brands  of  white 
lead,  government  standard,  $5  ;  No.  I, 
$475  ;  No.  2,  $4.50;  No.  3,  $4.25  ;  No. 
4.  $4;  dry  white  lead,  5c;  red  lead,  pure, 
4/4r-;  No.  1,  4J*(c. ;  zinc  white,  pure,  $7;  No. 
1,  $6;  No.  2,  $5;  linseed  oil,  raw,  60c,  boiled 
63c,  steam  refined  oil  48  to  50c,  cod  oil  34 
to  35c. 

GLASS. 

There  is  very  little  doing  in  glass,  which 
rules  unchanged  on  the  basis  of  $1  25  lor 
first  break.  Putty  in  bulk  is  the  same  at 
$1.85. 

PETROLEUM. 

A  fair  business  has  been  done  during  the 
week,  but  dealers  are  pretty  well  stocked, 
so  that  no  great  activity  is  expected 
now  for  a  week  or  so.  We  quote  :  — 
Canadian  crude  at  $1  05  per  barrel  f.o.b. 
at  Petrolia  ;  Canadian  refined  at  11)1  c. 
in  shed  at  Montreal,  for  round  lots,  and  12c. 
for  small  quantities.  American  petroleum, 
ld'Ac.  in  car  lots,  17c.  in  10  barrel  lots, 
17XC.  in  five-barrel  lots,  and  I7KC-  ,or 
single  barrels,  net  cash  ;  Amencin  ben- 
zine, 23  to  25c  ;  Canadian  benzine,  io^c. 
Petrolea;  1 2  'Ac  Montreal. 


MONTREAL    TRADE    NOTES. 

The  local  rolling  mill,  wire  men,  etc., 
have  all  gone  up  to  Toronto  to  attend  the 
annual  meeting  of  the  different  associat  oas. 

The  general  hardware  houses  were  en- 
gaged this  week  in  writing  up  their  stock. 
They  don't  expect  to  get  their  travelers  on 
the  road  tor  a  week  or  so. 

The  various  rolling  mills,  wire  nail  works, 
etc.,  are  all  shut  down  at  present  for  stock 
taking.  They  will  not  resume  operations 
for  a  fortnight. 

H.  McLaren  &  Co.  report  an  increased 
demand  for  magnolia  metal  which  they  con- 
sider to  be  the  result  of  two  years  experi- 
ence of  the  intrinsic  merits  of  the  compound. 

Birmingham  cables  to  brokers  here  state 
that  brass  case  tubing  has  stiffened  mateti- 
ally,  the  advance  being  about  equal  to  5  to 
"]%.  per  cent.  Brass  stair  rods  are  also 
cabled  about  \%  percent,  higher. 

The  trade  are  respectfully  informed  by 
Mrs.  Cornelia  M.  Hutton  and  Messrs.  Geo. 
J.  Crowdy  and  Hy.  W.  De  Courtenay  that 
the  business  heretofore  carried  on  under  the 
firm  name  of  James  Hutton  &  Co.  will  be 
continued  under  the  same  name  by  them  in 
future. 

Senour's  floor  paint,  made  by  the  Senour 
Manufacturing  Co.  of  Chicago,  is  a  new  line 
recently  seemed  by  W.  H.  Cottingham  & 
Co.  ofMontred.  Tnis  paint  is  specially  made 
for  fljors  and  is  composed  of  natural  mine- 
ral hydraulic  cement,  and  will  outwear  other 
pigments.  It  will  cement  up  the  cracks,  fill 
the  pores  of  the  wood,  and  make  a  hard  and 
serviceable  covering.   Floors  are  necessarily 


washed  frequently — this  paint  will  harden 
almost  to  stone  ur.der  the  influence  of  water 
by  reason  of  the  cement. 

The  Sherwin-Williams  quick  drying  colors 
are  being  introduced  to  the  Cinadian  trade 
this  year  by  Messrs.  W.  H.  Cottingham  & 
Co.  These  colors  are  the  regular  Quick 
Drying  Coach  Color*,  ground  in  special 
japan,  paste  form, requiring  to  be  thinned  for 
use,  with  spirits  turpentine  only,  to  dry  flat 
to  be  covered  by  varnish. 

English  reporters  have  been  enquiring  of 
late  what  the  prospects  are  for  their  recover- 
ing some  of  the  trade  in  hinges  that  they 
have  lost  in  recent  years.  A  well  known  com- 
mission house  looked  into  the  matter  and 
found  that  American  "  Weighty,"  "  T  "  and 
"  Strap "  hinges  were  being  laid  down  in 
Montreal  at  $3.75  per  100  lbs.  To  meet 
this  his  English  correspondents  would  have 
to  sell  £<)  c.i.f.  Montreal.  With  10s.  for 
packing  and  20?.  freight,  etc.,  this  would 
mean  £y  105.  f.o.b.  Liverpool,  which  would 
not  make  ihe  operation  a  profitable  one. 
Briefly  they  advised  their  British  correspon 
dents  that  American  makers  slaughtered 
their  surplus  of  the  nails  in  question  in 
Canada,  and  also  all  sizes  over  six  inches. 
In  the  smaller  sizes  Canadian  makers  con- 
trolled the  market.  The  Canadian  duty  on 
hinges  is  ic.  per  lb.  and  25  per  cent,  ad 
valorem. 
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TORONTO   MARKETS. 

Toronto,  Jan.  5,  1894. 

IIARDAVARE. 

Trade  is  almost  at  a  standstill  this  week. 
In  no  one  line  can  there  be  said  to  be  any- 
thing approaching  activity.  Orders  for 
immdeiatedelivery  are  almost  nil;  those  that 
are  being  booked  arelargely  forlaterdelivery. 
The  different  manufacturers  areholding  their 
meetings  in  the  city  this  week,  and  some  in- 
terest is  centered  around  them.  The  result 
of  these  meetings,  as  far  as  can  be  ascertain- 
ed at  the  hour  of  going  to  press,  is  pub- 
lished elsewhere.  Trade  in  cutlery  is  over 
for  the  season.  Chain,  in  the  sizes  that  are 
scarce,  is  wanted,  while  there  is  no  demand 
for  other  kinds.  There  has  been  some  re- 
duction in  tinwaie,  principally  in  pieced 
ware.  This  is  the  only  change  to  note  Re- 
mittances from  some  sections  of  the  country 
are  good,  while  from  others  they  are  poot. 
On  the  whole,  however,  there  is  a  slight  im- 
provement in  this  respect. 

Wire — Some  orders  are  being  taken,  but 
prices  are  open  pending  the  decision  of  the 
association.  Hay  baling  wire  is  what  is 
principally  wanted. 

Rope — Much  as  before.  We  quote  (large 
lots  inside  figures  ;  Sisal,  7-16  in.  and  larger, 
8  to  9:.  ;  %,  5.16,  y%  in.,  8%  to  g^c. 
Manilla,  7-16  in.  and  larger,  10  to  io^c.  ; 
U,  5-i6,  V%  in.,  10X  to  iiXc. 

Cutlery — Trade  in  this  line  has  dropped 
off  suddenly,  and  the  only  thing  that  can  be 
sold  now  is  a  job  lot  or  so. 

Nails — Hardly  anything  doing  pending 
the  result  of  the  meeting  of  the  association. 
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Green  Wire  Cloth— A  few  orders  are 
being  booked  for  future  delivery  at  the  lower 
price  of  $1.85. 

Tacks— Dull  and  unchanged. 

Chain — There  is  some  enquiry  for  f^-in, 
which,  as  noted  before,  is  scarce.  For  other 
kinds  there  is  no  enquiry. 

Horseshoes— Dull  and  unchanged  at 
$3.80. 

Winter  Goods — A  fair  number  of  skates 
are  reported  to  be  moving,  in  spite  of  the 
unfavorable  weather.  Sleigh  bells  and  snow 
shovels  are  not  much  wanted.  Steel  snow 
shovels  continue  scarce. 

Ware — Orders  are  being  booked  for  milk 
can  trimming*,  but  peerless,  white  and  blue 
wares  a.e  d nil. 

SPORTING  GOODS — There  is  nothing  wor- 
thy of  roe  in  this  line. 

Lamp  Goods — Business  is  dull  and  fea- 
tureless. 

Plumbers'  Supplies— There  have  been 
a  few  boilers  selling  lor  alterations.  Iron 
pipe  is  going  out  slowly,  and  plumbers'  sup- 
plies generally  are  dull. 

Builders'  Supplies— Business  remains 
much  as  before — dull  and  featureless. 
METALS. 

The  metal  markei  is  without  special  note. 
The  volume  of  business  is  insignificant,  but 
an  improvement  is  anticipated  in  a  week 
or  so. 

Pig  Iron — There  is  nothing  doing,  not 
even  an  enquiry  being  heard.  Prices  are 
purely  nominal.  Surnmerlee,  $20  50  to  $21  ; 
Carnbroe,  $19  50  to  $20  ;  Siemen'?,  $19  50  to 
$19.75. 

Rogers,  Brown  &  Co.,  Buffalo,  report  the 
Tot  onto  market  for  American  pig  iron  as 
follows  :  No  new  business  of  any  account 
has  been  reported  since  New  Yeai's  day. 
Very  few  foundries  are  melting  much  as  yet. 
Orders  are  mostly  for  carload  lois.  We 
quote  for  cash  f.  o.  b.  rars  Toronto  in  bond  : 
1  X  Foundry  Strong  Coke  Iron,  Lake  Super- 
ior ore,  $14.80  ;  2  X  Foundry  Strong  Coke 
Iron,  Lake  Superior  ore,  $14  30  ;  2  Foundry 
Strong  Coke  Iron,  Lake  Superior  ore,  $13  80; 
Jackson  County  Silvery  1,  $17.55  to  $18.30  ; 
Jackson  County  Silvery  2,  $17.05  to  $17.80  ; 
Lake  Superior  Charcoal,  $17.05;  Southern 
Soft  1,  $12.85  J  Southern  Soft  2,  $12.60 

Bar  Iron — There  are  a  few  small  lots 
moving,  but  there  will  not  be  much  doing 
till  something  definite  in  regard  to  price  is 
known. 

Corrugated  Iron — Quiet  and  unchang- 
ed. We  quote  "Owl"  brand  at  $3  to  $4  per 
squire  for  painted  and  $4.25  to  $7  for  gal- 
vanized, according  to  gauge. 

Sheet  Steel — Trade  is  quiet  at  un- 
changed prices.     We   quote  on  the  basis  of 

$290. 

Sheet  Iron — Stocks  are  now  complete. 
At  the  moment  there  is  not  much  business 
being  transacted,  but  a  change  is  looked  for 
shortly.     We  quote  $2.75  up  to  20  gauge. 

Galvanized  Iron— Quite  a  number  of 
enquiries  are  heard  and   a  fair  business  re- 
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MARKETS.  —  Continued 

ported.  We  quote  Queen's  Head  and  Gor- 
don Crown  brands  at  5  to  $%c.  for  16  to  24 
gauge. 

Ingot  Tin — A  fairly  good  business  is  re- 
ported. Prices  are  unchanged  at  2210  22}£c. 
for  Lamb  and  Flag,  and  z\%\.o  22  #c.  for 
Straits. 

Ingot  Copper — Business  has  fallen  off  in 
this  line,  being  now  characterised  as  dull. 
Prices  are  steady  and  unchanged.  We  quote 
ton  lots  at  11^  to  12c.  and  %c.  extra  for 
smaller  lots. 

Sheet  Copper — There  is  no  heavy  cop- 
per moving,  but  there  are  a  few  boiler  sheets 
selling  ;  16  to  18c.  according  to  sizes  the 
idea  as  to  price. 

Spelter — Dull  and  unchanged  at  a,%  to 

Tin  Plates — Small  quantities  are  going 
out,  and  some  large  orders  have  been  book- 
ed for  forward  delivery.  We  quote  as  before, 
at  $3  85  to  $4  for  I.C,  with  the  usual  extras 
for  1  X. 

Zinc  Steel — Demand  has  been  satisfied 
for  ihis  season.     Prices  unchanged  at  5X  to 

Terne  Plates — Trade  continues  inactive 
in  this  line,  and  $7.25  is  still  the  idea  as  to 
price. 

Boiler  Tubes  and  Plates— More  than 
the  usual  number  of  orders  are  reported  for 
boiler  tubes,  but  prices  are  it  anything  a 
little  lower.  Demand  for  plates  is  reported 
to  be  busker  than  it  has  been  for  some  time. 

Hoops  and  Bands— Stocks  are  being  re- 
plenished, and  j  jbbers  are  now  in  a  position 
to  fill  all  orders  at  unchanged  prices,  viz., 
on  the  basis  of  $2. 55  to  $2.60  per  cwt. 

Canada  Plates — Business  is  of  a  sort- 
ing of  character  and  light.  We  quote  :  All 
dull,  $2  60  to  S2  65;  half-polished,  $2.75, 
and  all  bright,  $2.90. 

SOLDER— There  is  a  good  deal  of  the  com- 
mon article  on  the  market  and  this  has  to 
some  extent  tended  to  demoralize  trade  :  14 
to  j 6c,  according  to  composition  are  the 
ruling  prices. 

Antimony — A  fair  quantity  is  moving  in 
small  lots,  Cookson's  of  course  taking  the 
preference.  Several  manufacturer  having 
taken  stock,  they  are  now  piacing  orders  for 
import.  Prices  are  unchanged  at  n^to 
12c.  for  cask  lots. 

Lead — Scarcely    anything     doing,     and 
prices  are  unchanged  at  3c 
GLASS. 

A  few  orders  aie  being  placed  for  import, 
but  otherwise  there  is  practically  nothing 
doing.  Prices  are  unchanged,  at  Si. 20  to 
$1.25  first  break.  A  lair  trade  for  the  sea- 
son is  reported  in  plate  glass. 

PAINTS  AND  OILS. 

The  market  is  about  as  uninteresting  as 
it  could  be.  In  no  line  is  there  anything 
approachirg  activity.  The  only  linseed  oil 
manufacturer  that  is  at  the  moment  crush- 
ing has  advanced  prices  ic.  per  gallon,  but 
it  has  had  no  effect  on  jobbers'  prices,  which 
are  as  before  at  60c.  fur  raw,  62c.  tor  boiled, 
Toronto,  Hamilion,  London  and  Guelph, 
witti  2C  added  for  delivery  at  outside  points. 
Turpentine  is  unchanged  at  44c.  Toronto, 
Hamilton,  London  and  Guelph,  with  2c.  per 
gallon  added  for  outside  points,  freight  pre- 
paid. The  bett  price  of  white  lead  is  un- 
changed at  5c.  Payments  are  fairly  satis- 
factory. Jobbers  are  nearly  through  stock- 
taking, and  it  is  conceded  on  all  hands  that 
trade  for  the  year  has  not  been  as  satisfac- 
tory as  that  for  1892. 


OLD  MATERIAL. 

Trade  remains  dull  and  prices  are  un- 
changed. We  quote  prices  paid  bv  deal- 
ers as  follows:  Agricultural  scrap,  55c.  per 
cwt  ;  machinery  cast,  60c  per  cwt. ;  stove  cast 
scrap  40  to  42^ c.  ;  No.  1  wrought  scrap  40c. 
per  cwt.  ;  N0.2,  including  sheet  iron,  hoop 
iron  and  mixed  steel,  10c;  new  light  scrap  cop- 
per 7}ic;  heavy  scrap  copper  8to8)^c. ;  old 
copper  bottoms,  7}4c;  light  scrap  bi ass  5c. ; 
heavy  yellow  scrap  btass  7c;  heavy  red  scrap 
brass  7>£  to  8c;  scrap  lead  \l/2  to  2c; 
scrap  zinc,  1%  to2c  ;  scrap  tubber,3:.;  coun- 
try mixed  rags,  75  to  80c.  per  100  lbs  ;  clean 
dry  bones,  50  to  60c.  per  100  lbs.  ;  boring, 
and  turnings,  10  to  15c. 

SEEDS. 

Red  clover  is  a  little  stronger  in  sympathy 
with  the  advance'in  American  markets.  Al- 
sike  remains  qui«*t  and  unchanged.  Timothy 
is  higher,  but  the  advance  is  confined  almost 
altogether  to  the  finer  grades.  We  qjote  : 
Alsike,  $5,75  to  $6.25  for  good  to  prime  seed, 
and  S6.50  t<i  $7  for  choice  to  fancy.  Red 
clover,  $5.50  to  $5  75  ordinarily,  and  $5  75  to 
$6  for  prime  choice  ;  ex  r.i  choice  to  fancy, 
$6.10  Timothv,  $1  to  Si  25  for  inferior,  $1.50 
to  $1.60  for  prime;  choice  to  fancy,  $1.80  10 
$2. 

HIDES,  SKINS,  WOOL,  TALLOW 

Hides — Are  a  little  quiet,  but  dealers  are 
looking  lorward  to  a  decided  improvement 
in  the  course  of  a  few  days.  Cow  hirles  are 
quiet  at  3%c.  for  No.  1,  2#"c.  for  No.  2's. 
Steers,  weighing  from  60  pounds  and  up, are 
%z.  in  advance  of  the  above  prices. 

Skins — Trade  in  this  art'ele  continues 
much  the  same,  and  dealers  are  busy  taking 
stock.  Prices  remain  about  the  same.  We 
quote,  first-class  sheep  75c 

WOOL — Trade  is  a  little  quiet  at  present, 
but  dealers  are  looking  forward  to  a  change 
in  the  near  future.  We  quote  :  Good  pulled 
wool,  17  to  i8j  ;  fine  combing,  20c. 

Tallow — Trade  is  good.  Prices  are  a 
little  in  advance  of  last  week's  quotations. 
We  quote  :  Culled  tallow,  4}4c.;  rough,  2c; 
select  quality,  5^  to  $'/£:. 

PETROLEUM. 

The  Petrolea  Advertiser,  in  its  weekly  re- 
port, savs  :  "Crude  oil,  $101  per  barrel  ; 
refined,  6%  to  6>£  cents  in  bulk,  or  9  to  gl/C 
cents  in  barrels  in  car  lots  f.o.b.  here.  The 
Exchange  is  being  fairly  well  attended  and 
crude  oil  is  firmer.  As  will  be  seen  by  the 
above  quotation,  crude  has  advanced  one 
cent  per  barrel." 

Trade  continues  brisk  on  the  Toronto 
market  at  lower  prices.  We  quote  :  5  to  10 
barrel  lots,  imperial  gallon  Toronto — Cana- 
dian, 13  to  \2yic.  ;  carbon  safety,  15^  to 
16c;  Canadian  water  white,  18  to  19..;  pho- 
togene,  20c. 


MARKET    NOTES. 

The  Consolidated  Plate  Glass  Co.,  To- 
ronto, report  trade  picking  up  nicely.  Orders 
from  the  country  are  coming  in  *apidly,  and 
city  trade  is  on  the  increase.  The  firm  re- 
port that  their  fall  trade  was  in  every  way 
satisfactory. 

The  McClary  Manufacturing  Co.,  To- 
ronto, report  that  the  spring  demand  for 
milk  can  trimmings  is  already  making  itself 
felt,  and  good  orders  are  being  received 
daily. 

The  Booth  Copper  Co.  report  business 
good  for  the  season,  although  orders  are 
small.     They  have   finished    most  of  their 


larger  contracts  and  are  now  busy  taking 
stock.  The  firm  says,  the  past  seison  has 
been  gcod. 

The  Clause  Shear  Co.  report  large  sales  of 
their  bread  and  cake  knives  ;  also  a  steadily- 
increasing  demand  for  their  shears.  "Our 
tra/elers  will  start  out  this  spring  with  a  full 
line  of  samples  of  our  celebrated  shears," 
they  report. 

Business  is  dull  in  ornamental  and  fence 
iron  work,  most  of  the  foundries  being  shut 
down.  Those  that  have  not  done  so  are 
running  short  time,  and  the  few  hands  not 
laid  off  are  working  on  stock,  etc. 

The  Gurney  Foundry  Company,  Toronto, 
is  getting  up  a  new  and  complete  line  of  gas 
stoves  and  ranges  for  the  coming  season. 
The  firm  say  that  dealers  will  do  well  to 
correspond  with  tbem  before  placing  their 
orders  elsewhere. 

The  Gurney  Foundry  Company,  Toronto, 
give  a  satisfacfory  report  of  the  past  sea- 
son's business,  and  state  that  it  has  been 
one  of  the  best  they  have  known.  They  are 
now  shut  down  for  the  purpose  of  taking 
stock,  but  expect  to  open  again  on  the  15th 
inst. 

The  Toronto  Silver  Plate  Company,  ow- 
ing to  their  inability  to  keep  pace  with  their 
orders,  have  been  forced  to  apply  to  the 
factory  inspector  fot  the  permission  to  work 
their  female  employees  from  seven  until  nine 
each  evening.  "  We  have  not  been  able  to 
close  down  on  the  1st  of  the  year,as  is  usual, 
owing  to  the  increase  in  demand  for  our 
goods,"  reports  the  company. 

The  Toronto  Smelting  and  Refining 
Works  state  they  are  busy  supplying  the 
increased  demand  for  their  babbett  metal. 
They  say  :  "We  receive  satisfactory  reports 
of  our  metals  wherever  they  have  been  used 
andclaim  thatpersons  having  once  triedthan 
will  use  no  other." 

The  Mineral  Wool  Company  report  that 
their  travelers  are  starting  out  on  their  sev- 
eral routes  with  a  complete  line  of  samples 
in  steam  pipe  coverings,  steam  packings, 
asbestos  goods,  and  other  engineers'  sup- 
plies. They  report  a  large  shipment  of  their 
steam  pipe  covering  to  the  Nova  Scotia 
gold  mines,  and  say  that  the  demand  for 
their  goods  this  season  has  been  large. 


NEW   YORK    MARKETS. 

New  York,  Jan.  5,  1894. 

PlG  Tin — The  market  continues  dull  and 
weak,  with  free  selling  to  consumers  below 
20^  c 

COPPER — New  York  market  dull  at  from 
10  to  io^c. ;  consumers  can  probably  get  all 
they  want  at  10c.  or  lower.  The  Lake  com- 
panies, after  holding  out  for  ioj^c,  are  now 
sellers  at  ioj^c.  or  lower.  London  market 
is  quiet,  with  slightly  lower  quotations. 

Lead — New  York  markets  continue  dull, 
with  more  sellers  than  buyer",  at  $325. 
Speculation  appears  to  be  dormant  in  this 
metal,  and  surface  indications  point  to  the 
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necessity  of  second  hands  being  obliged  to 
hold  their  speculative  holdings  for  some 
time  to  come  or  sell  out  at  present  prices 
and  take  their  losses. 

Spelter — New  York  market  weak,  with 
sellers  of  spot  at  $3.55.  Prompt  shipment 
from  the  West  is  offered  at  $3  50  >£. 


DECISIONS  AT  OSGOODE  HALL. 

Macpherson  v.  Barnes. — Judgment  on 
motion  by  the  defendant,  Mrs. 
Barnes,  to  set  aside  the  verdict  and 
judgment  for  the  plaintiff,  ordered  to  be  en- 
tered by  Armour,  C.J.,  the  trial  judge.  The 
action  was  brought  by  John  Macpherson  & 
Co.,  creditors  of  the  appellant's  husband,  on 
promissory  notes  given  by  the  latter  in  con- 
sideration of  a  composition  deed,  and  en- 
dorsed by  the  appellant,  who  set  up  by  way 
of  defence  to  the  action  that  her  endorsation 
was  given  on  the  express  conditions  that 
two  other  sureties  were  to  endorse  to 
the  extent  of  $500  each,  and  that  all  her 
husband's  creditors  were  to  execute  the 
deed  of  composition ;  that  neither  of  these 
conditions  was  carried  out,  and  that  she 
was  therefore  not  liable.  The  court  held 
that  the  judgment  of  Armour,  C.J.,  was 
right.  Appeal  dismissed  with  costs  Bain, 
Q.C.,.  for  the  defendant.  J.  W.  Nesbitt, 
Q.C,  and  J.  Bicknell  (Hamilton)  for  the 
plaintiffs. 

McLaren  v.  Hodgson — Judgment  on  mo- 
tion by  the  defendant  William  Hodgson  to 
set  aside  the  verdict  and  judgment  for  $3,500 
against  him,  ordered  to  be  entered  by  Fal- 
conbridge,  J.,  who  tried  the  action  at  Ottawa. 
The  defendants,  William  and  Thomas 
Hodgson,  father  and  son,  were  in  business 
in  the  same  building  in  Elgin  street,  Ottawa, 
the  former  as  an  architect  and  the  latter  as 
a  lumber  manuficturer.  Piior  to  the  estab- 
lishment of  the  son's  business,  the  father  had 
large  transactions  with  the  plaintiffs,  but, 
after  that  event,  as  he  claimed,  he  confined 
himself  entirely  to  his  professional  work  as 
an  architect,  having  no  interest  in  his  son's 
business,  which  itself  had  no  connection 
with  his  own  former  business.  An  account 
for  goods  supplied  by  the  plaintiffs  to  the 
son,  prior  to  that  sued  on,  was  settled  by  a 
note  made  by  the  father,  and  the  question 
at  issue  was  whether  or  not  the  facts  as 
shown  at  the  trial  were  sufficient  to  create 
a  liability  by  way  of  estoppel  on  the  part  of 
the  father  for  goods  supplied  to  the  business 
carried  on  by  the  son,  the  defendant, 
William  Hodgson,  contending  inter  alia 
that,  even  if  the  plaintiffs  had  at  any  time, 
had  a  right  to  hold  him  for  the  amount  in 
question,  there  had  been,  in  fact,  an  election 
by  them  to  hold  Thomas  Hodgson,  who  had 
ordered  and  received  the  goods,  such  elec- 
tion being  shown  by  their  accepting  a  note 
made  by  the  latter,  and,  at  his  request, 
changing  the  style  of  the  account  in  their 
books.  Motion  dismissed,  with  costs.  Mc- 
Carthy, Q.C,  for  the  defendant,  William 
Hodgson.  J.  H.  Macdonald,  Q.C,  for  the 
plaintiffs. 


MANUFACTURING  STEEL  CASTINGS 

HL.  GANTT  read  a  paper  at  the  New 
York  meeting  of  the  American  So- 
•  ciety  of  Mechanical  Engineers,  and 
gave  an  account  of  recent  progress  in  the 
manufacture  of  steel  castings,  which  he  con- 
cluded as  follows : 

By  a  strict  observance  of  the  rule  that  a 
steel  casting  should,  as  far  as  possible,  be  of 
uniform  thickness  throughout,  it  has  been 
possible  to  make,  within  the  past  few  years, 
castings  20  feet  long  by  10  feet  wide,  which 
would  have  been  considered  impossible  a  few 
years  ago.  To  one  unfamiliar  with  the  details 
of  the  process  of  making  steel  castings,  the 
statement  that  to-day  we  can  get  large  steel 
castings  that  are  perfectly  satisfactory,  while 
it  is  almost  impossible  to  get  good  small 
ones,  would  seem  very  strange.  It  is,  how- 
ever, a  fact,  and  the  explanation  is  simple. 
Most  steel  castings  are  made  by  the  open- 
hearth  process,  and  the  furnace  usually  melts 
from  5  to  20  tons.  To  pour  even  5  tons  of 
steel  into  castings  averaging  100  Ids.  in 
weight  would,  as  a  rule,  take  so  long  that 
those  poured  last  would  be  of  inferior  qual- 
ity on  account  of  the  cooling  of  the  metal. 
As  a  rule,  a  large  portion  of  the  heat  is 
poured  into  a  comparatively  few  large  cast- 
ings, and  the  remainder  put  into  the  smaller 
ones.  If  the  metal  is  very  hot  to  start  with, 
this  may  give  fair  results,  but  in  all  cases 
the  least  desirable  metal  is  put  into  the 
small  castings. 

This  difficulty  seems  almost  insurmount- 
able by  the  open-hearth  process,  out  it  is 
readily  overcome  by  a  small  Bessemer  con- 
verter, from  which  we  can  get  two  or  three 
tons  of  metal  as  hot  as  we  may  wish  it.  Add 
to  this  the  fact  that  we  can  get  from  the  con- 
verter that  quantity  of  metal  of  any  compo- 
sition we  may  desire,  every  half  hour 
throughout  the  day,  and  we  realize  the  ad- 
vantage of  the  Bessemer  process  for  making 
small  and  medium  weight  castings.  The 
manufacturers  of  electric  motors  who  have 
been  buying  their  castings  from  open-hearth 
foundries  have  apparently  not  realized  what 
the  Bessemer  foundry  has  in  store  for 
them.  It  seems  hard  to  believe  that 
perfectly  solid  steel  castings  can  be  made  of 
the  following  composition  with  regularity  : 
Carbon  12  per  cent.,  manganese  30  per  cent., 
silicon  30  per  cent. ;  but  it  is  a  fact.  It  may 
be  noted,  however,  that  this  steel,  while  very 
well  adopted  to  electrical  purposes,  is  of  but 
little  value  for  any  miscellaneous  castings, 
except  very  small  ones,  on  account  of  the 
tendency  it  shows  to  crack  during  the  pro 
cess  of  solidifying,  when  cast  in  shapes  at 
all  complicated. 

The  fact  that  we  can  make  a  number  of 
different  kinds  of  steel  each  day  if  we  use  a 
converter,  and  but  2  or  3  heats  at  most  in 
24  hours  if  we  use  an  open-hearth  furnace, 
gives  a  great  advantage  to  the  founder  using 
the  converter,  especially  if  he  is  making  all 
kinds  of  steel  castings,  enabling   him,  as  a 


rule,  to  make  far  more  prompt  deliveries 
than  is  possible  for  the  open-hearth  founder 
doing  the  same  variety  of  work. 

Among  the  other  advances  made  in  cast- 
ing steel  may  be  mentioned  one  for  making 
a  casting  having  one  or  more  f  ices  of  a  steel 
much  harder  than  the  body  of  the  casting. 
The  process  consists  in  lining  such  faces  of 
the  mol  J  as  will  be  adj  icent  to  the  parts  of 
the  casting  it  is  desired  to  harden  with  a 
metallic  alloy  in  a  crushed  or  powdered  state, 
capable  of  being  melted  and  absorbed  by  the 
molten  steel  in  contact  with  it,  and  of  such  a 
nature  as  to  impart  toihe  steel  a  hard  face  or 
a  face  of  such  a  composition  as  may  be  read- 
ily hardened.  If  it  is  desired  that  the  casting 
shall  have  a  permanently  hard  face  and  be 
used  for  stamp  shoes,  crusher  j  iws,  hammer 
dies,  etc.,  ferro-manganese  gives  the  best 
results.  If  it  is  desired  to  do  machine  work 
on  the  face,  and  make  it  extremely  hard 
afterwards,  ferro-chrome  is  most  suit- 
able. The  fact  ihit  it  is  possible  to  pro- 
duce a  soft  steel  casting,  ha/tng  a  face  that 
can  be  hardened  without  causing  the  re- 
mainder of  the  casting  to  become  brittle, 
will  undoubtedly  make  it  possible  to  use 
steel  castings  in  place  of  chilled  iron  in 
many  places  with  gteit  advantage. — Ameri- 
can Manufacturer. 


A  NEW  PRISON  LOCK. 

A  new  prison  lock  was  examined  by  War- 
den Massie,  of  the  Central  P.ison,  Saturday 
last,  and  he  expressed  himself  in  regard  to 
it.  It  was  invented  and  is  owned  by  Walter 
Li  Chance,  at  present  living  in  Cleveland, 
but  a  native  of  C  mada.  The  lock  is  a  charm- 
ing p'ece  of  mechanism  and  so  complete  in 
detail  that  the  most  skilful  safecracker  will 
find  his  ingenuiiy  baffled  if  he  attemps  to 
tamper  with  it.  In  addition  to  the  excel- 
lence of  the  lock  itself  it  has  a  decided  merit, 
and  one  possessed  by  no  other  in  ex^tence, 
that  it  can  be  worked  from  the  office  and 
without  the  necessity  of  going  into  the  cell 
wards.  That  is,  the  gaoler,  while  sitting  in 
his  offi  :e,  merely  by  pressing  an  elecinc  but- 
ton can  open  any  on<»  or  a  whole  series  of 
Cell  doors.  In  the  1  ffi:e,  too,  the  moment  a 
cell  door  is  opened  or  closed  an  indicator 
records  the  fact.  The  doors  are  operated 
by  electricity,  and  the  lock  was  recenily  sub- 
jected to  a  5.000  point  test.  These  locks  are 
being  introdeced  into  every  new  prison  in 
the  United  States  and  are  giving  the  com- 
pletest  satisfaction. 


A  SELF-CLEANING  FILTER. 

A  self  cleaning  filter  for  cisterns,  which 
obviates  the  use  of  charcoal  and  gravel,  has 
just  been  placed  on  the  maiket.  The  filter 
consists  of  a  rectangular  tin  box,  within 
which  is  a  cut-off,  and  three  wire  screens 
one  above  the  other,  the  top  one  coarse,  the 
next  one  finer  and  the  lower  one  finer  still. 
At  one  side  of  the  filter  is  a  conductor  pipe, 
open  on  the  side  next  to  the  filter,  and  *o 
arranged  that  the  water  can  be  turned,  by 
the  use  of  the  cut-off,  into  the  conductor,  or 
caused  to  pass  through  the  screens  into  a 
separate  outlet  to  the  cis'ern.  The  s~reens 
slope  somewhat  toward  the  conductor  at  the 
side  of  the  filter,  to  all'»w  the  accumulated 
filth  to  wash  off  and  be  carried  to  the 
ground.  The  cap  covering  the  filter  and 
conductor  can  be  slid  up  to  allow  the 
screens  to  be  removed.  On  the  top  of  the 
cap  is  a  collar  corresponding  in  size  with  the 
down  spout  with  which  the  filter  is  to  be 
connected. — Ex. 
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H.  Boker  &  Co. 

AKE   FAMOUS   FOR  THEIK 
FINE   QUALITY 

RAZORS,  SCISSORS, 

AND 

POCKET  CUTLERY 


TRADE 


MARK. 


(TREE   BRAND) 

For  Sale  by  Leading  Wholesale  Houses. 

SOLDER. 

Half-and-Half  Solder. 
Plumber's  Solder. 

Refined  Metal  Solder. 
Triangular  Solder. 


We  guarantee  all  OUR   GOODS !     If  found 
unsatisfactory  can  be  returned  at  our  expense. 


Toronto  Smelting  ^  Refining  Works 

92  and  94  Queen  St.  E.,  TORONTO, 

MIXED  PAINTS 


TRADE    MARK 


The 

Unicorn 

Brand 


Has  now  the  leading  reputation  for  purity 
and  durability  in  Canada. 
They  are  sold  all  over  the  Dominion. 
Manufactured  only  by 

A.  RAMSAY  &  SON,  MONTREAL 

ESTABLISHED  1842. 


Canada  Iron  Furnace  Co.,  Ltd, 

Manufacturers  of 

CHARCOAL  PIG   IRON 

montreal. 

brand"o.|.F."thhee 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO.  E,  DRUMMOND, 

Managing  Director  and  Treasurer 


GALVANIZED  WIRE  NETTING 


A.  C.  LESLIE  &  CO., 


Quotations  given 
for  Import  orders 


Montreal  and  Toronto. 


5 (Uf LERV 


Full  assortment  in 
stock  ;  best  values 
in  all  lines,  especi- 
ally in  Carvers.  .   . 


ALMOST  EVERY  STYLE  AND  SIZE  KNOWN  TO  THE  TRADE 


CLAUSS    SHEARS    AND    SCISSORS. 

Steel  Laid.    Tempered  with.  Natural  Gas.    All  Goods  Guaranteed- 

Highest  Medals  and  Diplomas  awarded  by  World's  Fair  judges.     Catalogue  mailed 
on    application. 

Clauss  Shear  Co. 

it7  Easet,aide  Toronto,  ont. 

TO   THE    TRADE 


Targets. 

we  control  the  sale   #    Hamilton,  Blue  Rock 

of  the  famous  •• 


an 


d  Expert  Traps 


Send  for  samples  and  get  our  prices.     Targets  well  packed  and  no 
second  handling.      Shipped  direct  from  factory  in  Hamilton. 


THE  BOWMAN  HARDWARE  and  SPORTING  GOODS  GO. 


HAMILTON,    ONT. 


*s 


LIQUID 
GLUE 


IS     THE     BEST. 


THE  All  METROPOLE,  Agents. 

131  Yonge  Street,  TORONTO. 


OUR  SALES  OF 


"BURHAM 


55   Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  others 
Try  it  and  be  convinced 

Sole  Consignees  for  Canada, 

IWRAE  &  CO..  OTTAWA 
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HARDWARE 


A  NEW  HOT  BLAST  COPPER 
FURNACE. 

An  improvement  recently  placed  on  the 
water-jacket  furnaces  of  the  Old  Dominion 
Copper  Company,  at  Globe,  Arizona,  accord- 
ing to  American  Manufacturer,  consists  of 
an  arrangement  for  heating  the  blast  before 
it  enters  the  furnace,  which  has  been  emi- 
nently successful  in  its  work  The  improve- 
ment is  of  the  simplest  kind,  consisting  of  a 
wind-jacket  completely  surrounding  the 
crucible  of  the  furnace,  and  being  in  connec- 
tion with  the  blast  supply  pipe  and  also  with 
the  regular  wind  box.  In  operation  the  blast 
coming  from  the  supply  pipeenters  the  wind- 
jacket  in  the  usual  cool  condition,  slightly 
higher  than  the  surrounding  atmosphere, and 
passes  completely  around  the  crucible,  here 
coming  in  contact  throughout  its  passage 
with  the  hottest  portion  on  the  furnace. 
Alter  making  the  circuit  of  the  crucible  it 
flows  into  the  regular  wind-box,  and  thence 
to  the  tuyeres  in  the  regular  fashion.  In 
making  this  passage  it  serves  several  pur- 
poses. It  heats  the  blast  to  a  high  degree 
by  taking  up  the  heat  which  has  formerly 
been  lost  to  such  a  great  extent  by  radia- 
tion, now  taking  it  back  into  the  furnace  to 
perform  useful  work  by  reducing  the  coke 
consumption.  It  keeps  the  crucible  from 
getting  abnormally  hot,  making  it  very  much 
cooler  and  more  comtortable  for  those  work- 
ing in  the  vicinity  of  the  furnace. 


motors  as  little  as  23.75  feet.  As  the  cost 
of  gas  ranges  from  95  cents  to  $1.36  per 
1,000  feet,  and  21.2  feet  of  gas  will  run  a  16 
candle  incandescent  lamp  an  hour,  which 
figure  is  reduced  to  17.6  feet  in  large  plants, 
it  readily  appears  that  this  motive  power  is 
very  economical  for  the  smaller  forms  of 
manufacture,  and  especially  for  electric 
lighting  for  isolated  plants. 


GAS  ENGINES  IN  GERMANY. 

THE  following  was  taken  by  a  contem- 
porary frcm  a  late  report  of  Frank  H. 
Mason,  Consul-General  at  Frankfort, 
Germany  : 

Prominent  among  the  economies  which 
have  been  introduced  during  the  recent 
years  in  Germany  is  the  use  of  gas  motors 
in  place  of  steam  engines  in  all  the 
smaller  forms  of  manufacture  where  the 
motive  force  required  does  not  ex- 
ceed 75  to  100-horse  power.  At  the  Frank- 
fort Electrical  Exposition  of  1891  most  of 
the  dynamos  were  driven  by  gas  andcaloric 
engines,  and  the  display  of  these  motors  at 
that  time  was  almost  as  varied  and  interest- 
ing to  the  general  public  as  that  of  the  elec- 
trical apparatus  to  which  they  were  techni- 
cally subsidiary. 

The  statement  is  made  that  there  were  in 
operation  in  Germany,  at  the  time  referred 
to,  about  1 8,000  gas  motors,  aggregating  a 
motive  force  of  about  60,000-horse  power, 
since  which  time,  by  the  gradual  cheapening 
of  gas  as  a  result  of  careful  saving  of  tar, 
ammonia,  and  other  subsidiary  products  of 
coal  distillation,  the  number  has  increased 
to  about  25,000.  The  improvement  in 
economy  in  these  motors  has  been  re- 
markable. The  Lenoir  machine,  the  best 
known  as  late  as  1861,  used  1,235 
cubic  feet  of  gas  per  horse  power  per 
hour,  while  at  the  present  time  small 
motors    only   consume   28   feet,    and    large 


SPREADING  THE  NEWS. 

ANY  one  who  follows  the  advertise 
ments  in  the  trade  journals,  or  who 
reads  them  for  the  purpose  of 
ascertaining  what  the  manufacturers  or  job- 
bers may  be  offering  for  sale,  will  not  fail  to 
notice  the  changes  that  are  made  from  time 
to  time  in  the  form  and  matter  of  these  prac- 
tical guide-posts  to  business  and  its  oppor- 
tunities. In  a  number  of  instances,  that  could 
be  cited  as  illustrations,  the  advertisers 
make  a  change  as  often  as  the  trade  journal 
appears — in  our  own  case,once  a  week — and 
there  is  a  great  deal  of  suggestiveness  in 
this  to  that  part  of  the  retail  trade  who  an- 
nounce their  business  existence  in  the  local 
papers,  but  who  persistently  neglect  to  tell 
the  public  of  what  they  have  to  sell  with 
each  change  of  the  seasons. 

A  standing  advertisement  in  a  -trade  jour- 
nal fulfills  a  purpose  that  cannot  be  ex- 
pected of  a  card  in  a  local  paper  or  where 
the  trade  to  be  reached  is  of  a  varying  or 
diversified  character.  The  first  is  that  of  a 
business  house,  generally,  that  makes  or 
deals  in  a  staple  article  and  which  re- 
quires, excepting  in  occasional  instances, 
only  a  permanent  statement  of  what  it 
is  offering  to  the  trade.  Even  in  these 
cases  changes  are  frequently  made  in 
the  form  or  subject  matter,  as  the  oc- 
casion may  arise,  and  this  is  merely  an  add- 
ed proof  why  the  retailer  who  advertises 
should  pay  a  little  more  attention  to  his 
printer  and  give  a  serial  account  of  his  goods 
as  they  come  to  him  from  time  to  time.  As 
for  the  dealer  who  does  not  advertise — well, 
it  is  question  whether  or  not  he  is  susceptible 
to  the  influences  that  have  brought  business 
from  its  old-time  ruts  to  the  wide  movement 
of  this  last  decade  of  the  nineteenth  century. 
How  many  times,  Mr.  Merchant,  have  you 
ordered  a  bill  of  goods  simply  because  you 
saw  them  announced  for  sale  in  your  trade 
journal  ?  A  good  many,  without  doubt. 
And  don't  you  think  that  what  is  true  in 
your  own  case  is  also  true  in  that  of 
others  ?  And  if  others  have  bought  in  this 
way,  have  spread  their  goods  before 
the  public  in  the  local  prints  and  have 
realized  a  larger  run  of  custom  than 
your  own,  don't  the  two  facts  prove  to  you 
that  it  pays  to  keep  your  trade  well  posted, 
to  inform  them  of  the  changes  in  your  stock 
of  goods  and  of  the  special  advantages  you 
can  offer  them  ?  Think  it  over  for  a  time — 
and  then  send  some  fresh  copy  to  the  printer, 
not  for  his  benefit  but  for  that  of  your  own 
trade. — Hardware  Reporter. 


HARDWARE  SCRAPS. 

NO  man  who  wishes  to  be  successful  can 
afford  to  neglect  details  ;  yet  nearly 
every  business  man  abhors  them. 
Some  do  not.  There  are  men  who  poke 
into  every  little  detail  of  their  business  and 
nearly  worry  themselves  to  death.  In  order 
to  see  that  their  business  is  properly  con- 
ducted they  try  to  perform  everything  them- 
selves down  to  the  most  minute  particular. 
The  result  is  that  they  are  rushed  and  wor- 
ried. They  haven't  a  minute  to  call  their 
own,  and  occasionally  something  important 
is  neglected,  and  serious  loss  results. 

"Why  do  you  suppose  it  is  that  you  don't 
sell  more  goods  ?"  was  asked  of  a  country 
merchant  whose  trade  was  not  very  pros- 
perous. "  I  don't  know.  People  tell  me  my 
prices  are  too  high."  "But  why  don't  you 
put  your  prices  down  ?"  "  Because  I  don't 
sell  goods  enough  to  make  it  pay."  This 
reminds  us  of  the  methods  of  some  of  our 
local  merchants  who  are  such  poor  stock, 
keepers  that  people  when  shopping  seek  in 
vain  for  certain  articles  required,  which,  be- 
cause they  have  not  been  of  universal  de- 
mand, are  not  deemed  necessary  to  be  kept 
in  stock.  "  Oh,  we  don't  keep  them  ;  we 
have  no  demand  for  such  goods,"  is  the 
common  reply  to  the  shopper,  who  certainly 
did  demand  them  then  and  there.  "  If  no 
havee  how  can  ?"  as  a  Chinaman  once  said. 
A  good  merchant  will  keep  anything  com- 
monly sought  for  in  his  line,  even  though  it 
be  of  slow  sale.  There  is  such  a  thing  as 
pushing  good?,  and  thus  creatinga  demand; 
and  while  a  merchant  cannot  be  supposed  to 
keep  everything,  yet  if  in  his  line  of  trade 
any  article  be  called  for  it  should  be  sup- 
plied, if  possible  to  obtain,  or  at  least  a  will- 
ingness to  order  on  the  part  of  the  merchant 
should  be  expressed.  "  We  don't  keep  it  in 
stock  "  has  been  the  death-knell  of  many  an 
otherwise  thriving  trade.  "  I  can't  bear  to 
shelve  goods  that  do  not  sell  briskly,"  said  a 
merchant.  Well,  all  we  have  to  say  is  what 
the  doctor  said  to  the  old  rnaid  when  she 
said,  "Doctor,  I  can't  bear  children,"  to 
which  the  doctor  replied,  "Maybe  if  you 
could  you'd  like  them  better." — Herald  of 
Commerce. 


INVERTED  ARC  LAMPS. 

An  interesting  communication  in  the  Eng- 
lish journals  tells  of  a  novel  and  efficient 
(according  to  the  writer)  method  of  shop 
lighting,  which  has  been  practiced  on  the 
continent  for  a  number  of  years.  This  is 
simply  inverting  the  ordinary  arc  lamp,  so 
as  to  have  the  crater  formed  below  and  the 
light  thrown  upward,  instead  of  down,  being 
aided  by  a  reflector  for  this  purpose.  The 
shop  was  whitewashed  on  walls  and  ceiling, 
and  the  distribution  of  light  was  said  to  be 
almost  perfect,  there  being  no  shadows  and 
the  work  in  the  lathes  being  lighted  to  the 
best  advantage.  This  is  a  simple  method, 
and  one  which,  if  it  prove  efficient, can  easily 
be  tried  and  adopted.  The  whitewashing 
or  light-colored  painting  of  shop  walls  and 
ceilings  is  advantageous  in  daylight  and 
should  also  be  of  use  in  artificial  ligfht. 
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GEO.  A.  COWAN,   Montreal  Agent,  204  St.  James  St. 


Fuel  is  a  Large  Item  in  Your  Expense  Account 

CUT  IT  DOWN  ONE-THIRD 

By  covering  your  Steam  Pipes  anil  Boilers  wit^h  SECTIONAL  MINERAL 
WOOL  COVERING,  preventing  condensation  and  loss  of  steam. 

Others  have  done  it,  why  not  you  V    Full  line  ASBESTOS  GOODS 
on  hand 

Canadian  Mineral  Wool  Co.,  Ltd., 

Ill  BAY  STREET,  TORONTO. 
GEO.  R.  THOMPSON  &  CO.,   Manitoba  Agents,  Winnipeg. 


THOUGHTS  ABOUT  STOCKTAKING. 

WITH  the  New  Year  comes  the  neces- 
sary, but  unpleasant,  duty  of  stock- 
taking, writes  a  hardware  man  in 
Ironmonger,  London.  No  business  is  so 
diffi:ult  or  takes  so  long  to  complete  as  an 
ironmonger's,  unless  it  be  a  pawnbroker's, 
which,  by  ihe  way,  is  the  only  trade,  I  be- 
lieve, the  members  of  which  regularly  assist 
one  another  at  stocking  times,  making  what 
would  in  transatlantic  terms  be  called  a 
"  bee."  Not  a  bad  suggestion  either,  if  iron- 
mongers were  to  lend  a  friendly  hand  to  each 
other  to  get  the  work  accomplished  in  the 
shortest  possible  limit  of  time;  but  here  creep 
in  trade  jealousies  and  scruples  that  will 
nevor  be  overcome  in  this  truly  conservative 
country  of  onrs.  It  the  truth  be  told,  it  is 
regarded  by  many  as  a  stupendous  under- 
taking, more  honored  in  the  breach  than  in 
the  observance  ;  and,  now  that  ironmongers 
handle  more  new  stock — additions  that 
fashion  and  change  demand — it  becomes  a 
greater  difficulty  and  makes  a  larger  demand 
on  the  working  staff,  if  not  beyond  the  power 
of  the  regular  hands  to  accomplish  without 
extra  help  ;  and  if  a  special  man  from  the 
trade  valuers  is  sent  for,that  means  expense, 
although  there  are  cases  where  a  trade  valu- 
ation may  be  necessary,  and  put  thi  princi- 
pals in  possession  of  facts  which  need  parti- 
cular attention,  and  there  are  some  unex- 
pected revelations  that  crop  up  when  stock- 
sheets  are  carefully  examined. 

There  are  no  more  valuable  records  in  the 
office  for  reference  from  time  to  time  than 
the  stocktaking  books,  particularly  if  "  up 
to  date."  Here  I  may  allude  to  a  practice 
ail  too  common  of  keeping  stocktaking  sheets 
in  the  rough,  instead  ot  having  them  care- 
fully copied  and  priced  out  in  a  book,  folio 
size  and  ruled  with  at  least  three  money 
columns.  This  may  be  done  by  juniors,  but 
revised  and  corrected  in  the  office,  where  it 
remains  for  reference,  and  serves  as  a  guide 
when  goods  are  being  ordered,  and  puts  a 
check  on  those  memorandums  which  some- 
times form  the  basis  of  a  factor's  order. 
Viewing  the  importance — nay,  the  impera- 
tive necessity — of  an  annual  stock-taking, 
when  to  be  over-stocked  or  under-stocked  is 
equally  reprehensible,  the  following  may  not 
be  without  interest,  and  afford  a  practical 
solution  of  the  difficulty,  where  no  more 
hands  are  engaged  than  the  day-by-day 
work  requires. 

We  may  assume  that  the  rross  value  of  an 
ironmonger's  stock  is  about  the  same  all  the 


year  round,  and  we  will  divide  it  into  twelve 
sections,  apportioning  one  section  to  each 
month,  as  follow  : — January,black  and  cabi- 
net; February,  tools,  implements,  etc.: 
March,  brass  and  copper  goods,  lamps,  gas 
fittings  ;  April,  stoves,  grate?,  fenders,  kerbs, 
fireirons,  etc.;  May,  wire  goods,  galvanized 
ware,  and  japanned  ware  ;  June,  iron,  bar, 
rod,  angle,  sheet  zinc,  lead,  tinplates,  etc.; 
July,  wood-ware,  turnery,  planished  and  tin 
goods  ;  August,  hollow-ware,  enamelled- 
ware  (wrought  and  cast);  September, 
electroplate,  cutlery,  nickel  silver,  Britannia 
metal;  October, cycles  and  cycle-fittings;  No- 
vember, plant  and  fixtures;  December,  sun- 
dries. Every  month,  therefore,  would  bring 
its  quota  of  stocktaking,  and  in  the  month 
just  so  much  would  be  accomplished,  a  fair 
copy  made  in  a  fair-size  book  for  the  count- 
ing-house, where  it  receives  its  final  touch. 
This  would  be  accomplished  probably 
without  adding  much  to  the  labour  of  the 
regular  staff,  and  would  in  the  end  be  as 
complete  and  as  approximately  accurate  as 
if  taken  in  a  few  days,  whilst  the  system  of 
stocktaking  and  stockkeeping  would  be  ever 
present  in  the  minds  of  the  assistants  until 
a  habit  of  order  and  regularity  would  be  ac- 
quired, and  no  excuse  whatever  for  omitting 
so  valuable  a  duty,  so  necessary  an  obliga- 
tion, in  times  like  these,  when  capital  is 
wanted  (not  buried)  in  stock,  but  safely  rest- 
ing in  a  bank.  Besides,  if  a  clearance  is 
needful,  every  month  reveals  it,  and  the  con- 
demned are  trotted  out  and  temptingly  of- 
fered to  customers  at  an  alarming  sacrifice — 
even  half-price  would  be  good  price  if  out  of 
date,  provided  their  room  is  more  valuable 
than  their  company,  and  that  they  form  an 
obstacle  to  the  entry  of  new  and  more  at- 
tractive stock. 

To  systematise  a  periodical  monthly 
stocktaking  would  be  a  novelty,  but  not  to 
be  despised  if  it  only  accomplished  the  de- 
sideratum of  making  every  man  "do  his 
duty";  and  when  we  know  how  often,  from 
causes  good  and  bad,  the  stocktaking  is 
quietly  shelved  till  "  a  more  convenient 
season,"  we  are  sure  that  a  remedy  is  need- 
ed, and  the  ironmonger  could  face  the  future 
with  a  lighter  heart  if  he  knew  that  a  twelfth 
part  of  the  "  stupendous  undertaking  "  would 
be  done  to  the  last  figure  the  first  day  of 
every  month.  The  New  Year  then  would 
see  twelve  books  ready  for  the  estimate  of 
the  value  of  the  stock  for  all  stocktaking 
purposes  approximately  correct.  The  bought 
ledger  balances,  the  s=tles-journal,  the  cash- 
book  are  readily   put  in  order,  the  abstract 


SALE  BY  TENDER 


In    the    Matter   of    The    Laidlaw 
Mfg.    Co.,  (Ltd.),  Hamilton. 


STOVE  FOUNDRY,  PLANT  AND  STOCK 
FOR  SALE 


Tenders  will  be  received  by  the  undersigned  up  to 
noon  of  WEDNESDAY,  the 

24th    JANUARY,     1894, 

for  the  following,  viz  : — 

(i)  Stock  of  Stoves  on  hand,  consisting  of  the  cele- 
brated "Peninsular"  lines  of  Ranges,  Cooking, 
Heating,   and    Self- Feeding    Parlour  Stoves. 

(2)  Hot  Air  Furnaces,  "  Boynlon,  '  stationary  and  por- 
table ;  alio  the  well  known  ''Little  Giant"  and 
"Tropic." 

(3)  Patterns.  Fallow  Boards,  and  Flasks  for  above. 

(4)  Hot  Water  Radiators,  "Union"  and  "Royal  Union," 
with  patterns,  flasks,  and  driers. 

This  would  be  a  desirable  opportunity  of  securing  a 
well-known  established  business.  The  patterns  are  all 
new,  of  the  latest  design  and  improvements,  and  are 
favorably  known  to  the  trade.  The  premises  can  be 
bought  or  leased  at  very  advantageous  terms. 

For  further  particulars  and  for  permission  to  inspect 
the  property,  apply  to  GEORGE  HOPE,  Assignee, 
Hamilton,  Ont.  (2) 


prepared,  profit  and  loss  account  made  up, 
and  by  the  end  of  the  first  month  of  the  New 
Year  a  fairly  accurate  statement  should  be 
in  the  hands  of  the  principal. 

The  stock  havinggor.e  through  a  careful 
revision  each  month  causes  little  trouble 
af  er wards,  and  becomes  a  better-arranged 
and  better-classified  stock  each  year. 

What  would  be  the  difference  in  a  stock 
taken  in  this  new. method  and  taken  in  the 
old-fashioned  way?  There  might  be  certain- 
ly a  little  heavier  value  in  one  section  and  a 
little  lighter  in  another;  but,  as  the  sections 
are  carefully  selected  by  the  principal,  and 
the  best  month  in  which  to  take  each  par- 
ticular one,  it  could  only  be  a  trifling  differ- 
ence in  value  at  the  end  of  the  year. 

The  advantage  to  know  that  stocktaking 
is  always  in  progress  and  yet  not  interfering 
with  business — and  the  assistants  becoming 
familiar  with  the  routine,  and  treating  it  as 
a  simple  task  easily  performed — would  in  the 
end  prove  beneficial ;  added  to  which  the 
unsaleable  goods,  which  I  am  sorry  to  say 
are  greatly  in  evidence  in  all  old-established 
firms,  would  be  brought  constantly  under 
notice,  and  probably  render  necessary  some 
more  drastic  method  of  clearance  than 
simply  marking  down  in  price  and  put- 
ting gently  aside.  It  is  truly  astonishing 
how  in  a  few  years  the  best  patterns  and 
the  best  goods  of  the  best  makers  are  thor- 
oughly out  of  date,  and  in  their  place  there 
stands  nothing — the  articles  have  simply 
gone  out  of  demand,  and  will  surely  remain 
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so.  It  even  applies  to  planished-tin  goods, 
japanned  ware,  fenders  and  fireirons,  copper 
tea-urns,  moderator-lamps,  coal  vases,  trays, 
and  dishcovers.  The  makers  have  found  a 
falling-off,  and  their  stock  and  plant  value- 
less. The  time  has  come  when  the  iron- 
monger must  be  up  and  doing  to  avoid  being 
out  of  touch  with  the  new  ideas  and  new  in- 
ventions which  have  revolutionized,  and  still 
continue  to  revolutionize,  the  old-fashioned 
but  very  much  respected  ironmonger  in 
town  and  country. 


A  NEW  BICYCLE  WHEEL. 

A  FRENCHMAN  has  patented  a  bi- 
cycle wheel  which  is  strong  and  dur- 
able and  designed  to  promote  smooth 
riding.  As  described  by  an  exchange,  the 
rim  of  the  wheel  consists  of  two  side  plates 
held  a  proper  distance  apart  by  short  bolts 
or  rods,  and  enclosing  between  their  outer 
edges  a  band  or  tire  of  double  T-shape, 
which  may  be  of  either  the  cushion  or  pneu- 
matic type.  This  tire  is  properly  formed  in 
sections  to  facilitate  repairs  and  the  substi- 
tution of  new  sections.  Rods  surrounded 
by  spiral  springs  and  having  a  sliding  con- 
nection with  the  outer  rim  are  also  connect- 
ed with  the  plates  of  an  internal  concentric 
rim  through  sleeves  riveted  upon  the  inside 
of  the  latter  to  allow  for  the  limited  degree 
of  bending  or  compression  upon  the  extern- 
al rim.  The  metal  spokes  are  each  formed 
of  a  pair  of  rods  secured  at  their  inner  ends 
to  the  hub  in  the  ordinary  manner,  but  their 
connection  with  the  inner  rim  is  through 
oppositely  threaded  sleeves  or  nuts,  operat- 
ing as  turn  buckles,  in  the  opposite  ends  of 
which  are  screwed  short  rods  or  stems  con- 
nected with  the  rim,  whereby  the  spokes 
may  be  readily  tightened  by  turning  the 
sleeve. 


A  NEW  BELT  MATERIAL. 

WHAT  is  claimed  to  be  a  valuable 
practical  addition  to  the  materials 
from  which  belting  of  the  most  ser- 
viceable quality  may  be  produced  has,  ac- 
cording to  a  contemporary,  lately  formed 
the  subject  of  an  English  patent.  Briefly, 
the  belt  in  question  is  composed  of  small 
pieces  of  leather,  wrought  in  such  a  manner 
as  to  ensure  great  tensile  strength,combined 
with  elasticity.  Tke  method  of  construction 
followed  in  this  case  is  such  that  the  belt 
can  be  taken  up  and  shortened  in  the  event 
of  its  becoming  too  slack,  and  a  special 
feature  of  the  plan  consists  in  the  employ- 
ment of  a  ribbon  formed  of  strips  of  thin 
steel  joined  together  at  their  ends  by  rivets 
or  other  suitable  means  and  on  the  inner  or 
pulley  side  of  the  ribbon  pieces  of  leather  or 
other  material  are  fastened  by  the  u<=e  of 
rivets.  Each  link  is  curved  in  the  direction 
of  its  length,  a  method  which  allows  it  to 
pass  more  easily  around  the  pulleys,  and  in- 
sures the    necessary    degree    of    elasticity 


when  the  links  are  straightened  out.  In  the 
case  of  belts  of  the  larger  size,  the  neces- 
sary degree  of  strength  for  such  is  obtained 
by  simply  employing  more  than  cne  link, 
placed  one  over  the  other  or  side  by  side. 


AN  IMPROVED  CHOPPER. 

MANY  mincing  knives  and  clam  cut- 
ters have  from  time  to  time  been 
placed  on  the  market.  Some  have 
been  of  good  quality  and  some  bad,  but  all 
have  left  room  for  improvement.  The  ac- 
companying cut  represents  a  new  patent 
that  is  about  to  be  placed  on  the  market  by 
the  Clause  Shear  Co.     The  manufacturers 


claim  "  that  this  chopper  is  a  great  improve- 
ment over  all  others,  and  that  it  may  be  used 
for  a  slow  cutter  or  for  cutting  fruit  or  pota- 
toes for  frying  or  preserving,  one  stroke 
cutting  the  fruit  or  potato  into  six  equal 
pieces,  that  the  handle  is  in  a  far  better 
position;  that  the  blades  are  so  placed  as  to 
make  it  almost  impossible  for  them  to  loosen 
in  the  handle,  and  that  the  blades  can  be 
sharpened  with  a  file.  With  the  many  good 
qualities  that  this  chopper  possesses,"  say 
the  firm,  •*  it  is  bound  to  find  favor  with  the 
trade  and  make  a  rapid  seller."  It  is  named 
the  Victor  Chopping  and  Mincing  Knife. 


EFFECT  OF  TEMPERATURE  ON 
IRON. 

AN  official  report  of  the  tests  recently 
made  at  the  arsenal  at  Springfield  to 
ascertain  the  effect  of  temperature 
on  the  strength  of  iron  has  appeared.  The 
specimens  were  heated  by  rows  of  Bunsen 
burners,  which  were  arranged  in  a  muffle, 
and  the  temperature  of  the  test  specimens 
were  judged  by  their  observed  expansions. 
Each  piece  was  heated  to  the  temperature 
of  the  test  before  being  strained,  and  its  ex- 
pansion determined  by  a  micrometer,  and  the 
co-efficient  of  expansion  of  each  grade  of 
metal  having  been  determined  before  the 
tests  began  the  temperature  could  be  in- 
ferred with  considerable  precision.  • 

An  abstract  of  5  of  these  tests — the  tem- 
peratures being  all  on  the  Fahrenheit  scale, 
says  American  Manufacturer,  is  in  evidence 
that  the  strength  of  steel  is  greater  at  about 
500  degrees  than  it  is  at  70  degrees.  These 
15  series  of  tests  were  made  with  5  different 
qualities  of  steel,  containing  respectively  .09, 
.20,  .31,  .37,  and  .51  per  cent,  of  carbon,  and 
the  percentage  of  strength  was  obtained  by 
dividing  the  tensile  strength  of  a  sample  of 
steel  at  the  given  temperature  by  the 
strength  of  the  same  quality  of  steel  at  70 
degrees.  The  result  presents  the  interest- 
ing fact  that  the  specimens  in  question  were 


all  stronger  in  the  neighborhood  of  zero  than 
they  were  at  ordinary  temperatures— all  of 
them,  in  fact,  showmgaminimum  ofstrength 
at  210  degrees  or  thereabouts,  and  a  maxi- 
mum ofstrength  at  about  550  degrees. 


VALUE  OF  SANITARY  WORK. 

AS  illustrating  the  value  of  sanitary 
work,  the  following  extract  from  a 
report  recently  made  by  Colonel  C. 
P.  Goodyear  to  Governor  North  of  Georgia, 
on  the  results  of  the  Florida  Sanitary  In- 
spection law  of  the  State,  are,  says  Metal 
Worker,  highly  interesting.  The  Colonel 
writes  :  "  I  think  it  demonstrable  that  in  the 
short  period  of  five  years  of  the  cperation  of 
this  Florida  law  it  has  saved  portions  of  that 
State  three  times  from  epidemics  which,  but 
for  its  provisions  and  prohibitions,  would 
have  been  wide-spread  and  disastrous  The 
epidemics  of  yellow  fever  at  Brunswick  and 
Savannah  in  1876  were  conservatively 
estimated  to  have  cost  those  cities 
not  less  than  $3,000,000,  and  to  have 
cost  the  entire  State,  including  those 
cities,  not  less  than  $10,000,000.  The 
epidemic  at  Fernandina  in  1877  was  esti- 
mated to  have  cost  that  city  directly  nearly 
$1,000,000,  and  the  State  of  Florida  over 
$2,000,000.  Various  estimates  of  loss  to  the 
State  of  Florida  by  the  widespread  epidemic 
of  1888  range  from  $7,000,000  to  $15,000,000. 
The  epidemic,  which  commenced  at  New 
Orleans  and  took  in  nearly  the  entire  Mis- 
sissippi region,  with  its  tributaries,  in  1878, 
was  estimated  by  the  most  conservative  es- 
timates to  have  cost  the  terriiory  involved 
not  less  than  $200,000,000,  an  amount  equal 
to  the  losses  by  the  great  Chicago  fire,  and 
none  of  the  losses  referred  to  above,  except 
the  loss  of  life,  can  be  insured  against  by 
any  known  system  of  insurance.  We  pass 
laws  for  the  education  of  our  children  and 
make  liberal  appropriations  to  enforce  their 
provisions,  and  decline  to  legislate  against 
the  evils  which  are  preventable  in  their  na- 
ture and  which  result  in  epidemic,  killing 
the  children  by  hundreds  and  thousands, 
after  we  have  educated  them." 


REGARDING  OIL  QUOTATIONS. 

It  has  been  pointed  out  to  us  that  out- 
siders, who  are  not  as  familiar  with  the  de- 
tails of  the  oil  business  as  Petrolians,  are 
apt  to  be  misled  by  quotations, when  at  some 
periods  we  quote  the  market  price  "  On 
'Change"  and  at  others"  delivered.)'  For 
the  benefit  of  those  who  do  not  understand 
the  difference  we  may  mention  that  the  price 
ofoil"On  'Change"  means  for  warehouse 
receipts  for  oil  in  private  or  tanking  com- 
panies' tanks,  whereas  "  delivered  "  means 
for  oil  delivered  in  the  refinei's  own  tanks, 
making  a  difference  of  three  cents  per  bar- 
rel. As  we  have  every  reason  to  believe  that 
the  direct  delivery  system  is  permanently 
dispensed  wifh,  however,  our  quotations  will 
now,  and  in  future,  be  for  warehouse  receipts, 
or  in  other  words  the  official  price  on 
'Change  given  to  us  by  the  secretary  of  that 
institution. — Petrolia  Advertiser. 
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H.D.  SIMMONS  &  CO, 

Manufacturers'   Agents, 

85    YORKSTREET,    TORONTO. 

Representing  Leading  Manufacturers  in  Canada' 
England,  Germany  and  United  States. 

Gutlery  and  Plated  Ware,  Brass 
Goods,  Grates  and  Tiles,  Engineers' 
Tools,  Painters'  and  Artists'  Brush- 
es, Contractors'  Supplies,  Etc.,  Etc. 


PAINTERS 

Will  find  the  cheapest 
Paint  Brushes  are  those 
having  our   .    .    . 


Flexible  Bridles 


Whv  '  Because  the  bridle  can 
J  '  be  taken  off  and  re- 
placed in  a  moment.  The  paint 
circulates  and  the  stump  never 
hardens.  You  can  wear  the 
brush  down  shorter,  therefore 
it  will  last  much  longer. 

Ask  your  dealer  for  them. 
Made  in  round,  oval,  and 
flat.  All  sizes  and  qual- 
ities. 


(has.  Boeckh  ft  Sons 

Brush  Manufacturers 
TOROSTO      -      -      ONTARIO 


Coppered  Steel  Spring  Wire 
Broom  and   Brush   Wire 
Flat  Wires 


Tinned  Mattrass  Wire 
Hay  Baling  Wire 

Soft   Coppered  Wires. 


We  Guarantee  the  Quality  of  all  Our  Wires. 


The  B.  GREENING  WIRE  CO.,  Ltd. 


Hamilton,  Canada. 


BLACK 
DIAMOND 


FILE 
WORKS, 


21   Richmond  St.,  Philadelphia,  Pa. 

Gr.  &  HI.  ZB^ZRHSTZETT, 

MANUFACTURERS   OF 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  .„„  Eiijhtninjr  Sawfiles. 

AND  ■ 

EVERY  OTHER    DESCRIPTION  OF   SAW   FILES. 


M 


ard  Wear  Paper 


FOR 


Hardware  Men 

Manillas,  Brown  Wrapping, 
Hardware  Manilla  .   .   . 
Leather  Manilla,  Etc.,  Etc. 


PflPE^ 


We  can  supply  Paper  of  all  Grades,  in  any  size  or  weight, 
at  the  best  prices  and  most  favorable  terms.  Write  us 
for  samples  and  quotations. 


TORONTO  BRANCH  :  29  Front  St,  West. 
MONTREAL  BRANCH  :  318  St.  James  St. 


THE 


E.  B.  EDDY  CO.,  Hull,  Canada 
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HE  OVERREACHED  HIMSELF. 

THE  cute  Yankee  too  often  overreaches 
himself  in  his  anxiety  to  do  business. 
John  Wright  &  Co.  (Limited),  Bir- 
mingham, London  Ironmongers  send  a  copy 
of  a  letter  which  they  had  received  from  a 
Chicago  firm  and  a  copy  of  their  reply.  It 
seems  that  Messrs.  Wright  made  an  entry 
for  the  Exhibition,  and  thus  their  name  ap- 
peared in  the  catalogue,  but  at  the  last 
moment  they  decided  not  to  send  an  ex- 
hibit : 

I  was  much  interested  with  your  exhibit  at 
the  World's  Columbian  Exposition  this  year, 
and  drew  the  attention  of  several  of  our  pro- 
minent merchants  to  the  same.  They,  one 
and  all,  pronounced  it  an  excellent  exhibit. 
Since  the  close  of  the  Fair  I  have  approach- 
ed these  same  gentlemen,  among  many 
others,  and  they  have  all  promised  me  ord- 
ers on  our  lines  if  I  bring  them  samples. 
If  you  would  entrust  me  with  the  agency  of 
your  goods  I  am  certain  I  could  largely  in- 
crease your  business.  If  you  have  agents  in 
any  of  the  above  cities,  and  are  satisfied 
with  the  results,  they  need  not  be  disturbed. 
I  would  be  pleased  to  represent  you  in  those 
where  you  are  not  represented,  on  commis- 
sion basis.  If  you  think  well  of  my  propo- 
sition please  forward  samples,  stating  com- 
mission, terms  of  payment,  etc. 

Dear  Sirs, — We  are  in  receipt  of  your 
letter  of  the  5th  inst.,  and  it  has  afforded  us 
the  greatest  satisfaction  to  learn  that  our  ex- 
exhibit  gave  such  unqualified  satisfaction  to 
the  prominent  merchants  of  your  town. 
This  is  the  more  gratifying,  inasmuch  as  we 
sent  no  exhibit  at  all,  but  this  we  believe  to 
be  a  matter  of  detail  which  is  not  considered 
in  the  United  States. 

Yours  faithfully, 

J.  W.  &  CO.  (LlM  ) 


APPLICATION  OF  THE  PYROMETER. 

THE  growing  necessity  of  uniformity  in 
the  quality  of  iron  or  steel  products 
has  caused  a  closer  study  of  scientific 
phases  when  metal  of  specified  ductility  is 
required.  Old  methods  of  judging  by  the 
eye  are  fast  becoming  obsolete,  and  with  the 
increasing  use  of  the  pyrometer  to  ascertain 
and  regulate  temperatures  of  furnaces,  the 
old  secrets  of  managers  and  others,  who 
have  passed  them  from  one  generation  to 
another,  do  not  possess  their  former  value. 
The  pyrometer  is  by  no  means  a  modern 
instrument,  but  its  utility  and  value  are  being 
daily  demonstrated.  In  annealing  malleable 
castings,  sheets  of  iron  and  steel  and  other 
iron  and  steel  products,  it  is  required  that  a 
certain  temperature  be  maintained  in  the 
furnace  for  a  given  number  of  hours  to  pro- 
duce a  desired  result.  To  accomplish  this 
it  has  hitherto  been  the  custom  to  train  men 
in  charge  of  furnaces  so  that  they  could 
make  a  tolerably  accurate  guess  regarding 
the  temperature  by  withdrawing  a  stopper 
and  peeping  into  the  furnace.     This  was  a 


method  full  of  uncertainties,  and  to  make  re- 
sults more  positive  the  pyrometer  is  now  fast 
coming  into  general  use. 

For  the  benefit  of  those  not  having  an 
available  table  at  their  command  we  print 
below  the  temperature  of  iron,  steel  and 
other  metals  under  various  conditions  ac- 
cording to  the  very  latest  scientific  investi- 
gation : 

TEMPERATURES. 

Fahren- 
heit. 
Degrees. 
!  yellow 435 

Bright  iron  becomes  I  re^ 5°o 

]  indigo 550 

Lgray 750 

Tin  melts 445 

M  ercury  boils 660 

Lead  melts 612 

Zinc   melts 775 

Silver  melts 1,775 

Copper  melts 1,885 

Gold  melts 1,900 

1  a  dark  room 950 

Iron  bar,  red  rn-j  ordinary  office 1,075 

I  daylight,  open  air...  1,450 


Cast  iron  melts 


white 


2,075 

lgray 2,230 

fmalle'ble  castings,  1,600  to  1,750 
I  sheet  iron,  No.  20 

Annealing  <      and  lighter i,6ooto  1,700 

j  sheet  iron,  Nos.  18 

L     to  10 i,75otoi,8oo 

Annealing  glassware 800 to  1,000 

Centi-  Fahren- 

grade.'  heit. 

Bessemer  Process  :           Degrees.  Degrees. 

Running  the  slag 1,580  2,876 

Running  steel  into  ladle  1,640  2,984 

Running  steel  into  mold  1,580  2,876 
Annealing  furnace,  ingot 

in 1,200  2,192 

Ingot  under  hammer..    1,080  1,976 
Siemens- Martin  Process  : 

Gas  from  producers. . . .      720  1,328 

Gas  entering  generator.      400  752 

Gas  leaving   generator.    1,200  2,192 

Air  leaving  generator.  .   i,coo  1,832 

Fumes  passing  to  shaft     300  572 
End  of  fusion  of  charge, 

open  hearth 1,420  2,588 

Refining  the  steel 1,500  2,732 

Running  into  ladle,  first  1,580  2,876 

Running  into  ladle,  last  1,490  2,714 
Glass   furnace,  between 

the  pots 1,375  2,507 

In  the  pots,  refining...    1,310  2,390 
In  thepots, working. .. .    1,045  '>9'3 
Siemens,  melted  for  cast- 
ing     1,310  2,390 

Blast  Furnace,  Gray  Besse- 
mer : 

Front  of  tuyere 1.930  3,506 

At  tapping 1,570  2,858 

By  preserving  this  table  and  carefully 
using  a  pyrometer  those  in  charge  of  fur- 
naces will  avoid  mistakes  which  are  often 
very  costly.  It  is  frequently  the  case  when 
new  men  are  put  to  work  at  a  furnace  that 
they  are  entirely  too  energetic.  The  furnace 
is  kept  too  hot  and  the  material  spoiled,  an- 
nealing boxes  are  burned  and  general  trouble 
results.  On  the  other  hand,  an  old  em- 
ployee, depending  too  much  on  his  former 
success,  may  grow  careless  and  keep  the 


furnace  at  too  low  a  temperature.  The 
charge  is  drawn  after  the  furnace  is  cooled 
down,  the  result  is  not  satisfactory  and  the 
material  has  to  go  through  a  piocess  a 
second  time  at  the  expense  of  the  manufac- 
turer. By  using  a  pyrometer  and  enforcing 
a  system  of  recording  temperatures  every 
hour  these  troubles  can  be  avoided. — Iron 
Age. 

VEGETABLE  MERCURY  OF  BRAZIL. 

IN  a  recent  number  of  the  Annales  de  Der- 
matologie  there  is  an  article  by  Dr.  Ca- 
thelineu   and   Dr.   Rebourgeon   on    this 
drug,  founded  on  experiments  in  Prof.  Four- 
nier's  laboratory.    It  seems  that  in  the  equa- 
torial regions  of  Brazil  there  grows  a  tree, 
called  by  the  natives  "murure."  It  has  notyet 
received  its  scientific  name  or  been  classi- 
fied.    By  incisions  into  the  bark  of  this  tree 
a  juice,  called  vegetable  mercury,  is  obtained. 
In  a   work    entitled   "  Formulario   e    Guio 
Medico,"  published  in  Paris  in  1884,  Cher- 
novitz  stated  that  murure  juice  was  used  in 
doses  of  a  drachm,  in  half  an  ounce  of  water, 
the  dose  being  repeated  on  every  alternate 
day,  according  to  the  effects  produced.     It 
is  an  energetic  purgative,  and  the  natives 
use   it,  especially   in   rheumatic   affections, 
and,  above  all,  in  syphilis,  whence  its  name. 
The  bark  is  of  a  brick-red  color.     From  its 
outer  surface   scales  of  a  much  deeper  red 
are  somewhat  readily  detached.     Its  inner 
surface  is  fibrous,  grayish,  and  rather  hard. 
The  juice  is   a  reddish   liquid  of  rather  a 
vinous   odor   and   a   sweetish  taste.      It   is 
syrupy,  and  of  acid  reaction.     After  being 
neutralized,  it  was  administered  to  a  rabbit, 
by  intravenous  injection,  to   the   extent  of 
four  cubic  centimetres  to  the  kilogramme  of 
the  animal's  weight,   and   caused  death  in 
thirty  minutes.  At  the  necropsy,  the  stomach 
and  intestine  presented  a  vinous-red  color. 
In  the  left  ventricle  of  the  heart  there  were 
reddish  spots  here  and  there.     The  kidneys 
were  affected  in  like  manner.     In  a  dog,  an 
intravenous  injection  of  four  centimetres  to 
the  kilogramme  gave  rise  to  the  same  phen- 
omena,   and   produced   death    in    forty-five 
minutes.  Given  by  the  mouth  to  the  amount 
of  eight  cubic  centimetres  to  the  kilogramme, 
it   caused   death  in  twenty-four  hours,  and 
the   lesions   found  were  the  same  as  have 
been  mentioned. 

Murure  juice  is  only  partially  soluble  in 
distilled  water,  but  the  residue  is  soluble  in 
alkalinized  water.  The  authors  experimented 
separately  with  the  portion  that  is  soluble  in 
water,  and  with  that  which  dissolves  only  in 
alkalinized  water.  When  the  former  was 
used,  at  the  necropsy  the  heart  and  kidneys 
were  found  particularly  affected,  while  the 
stomach  and  intestine  presented  merely  a 
light  coloration.  When  the  latter  was  em- 
ployed, death  took  place  much  more  tardily, 
but  the  animals  had  intense  diarrhoea,  which 
was  not  observed  in  the  others  ;  moieover, 
at  the  post-mortem  examination  it  was  par- 
ticularly the  stomach  and  intestine  that 
showed  an  intense  red  coloration,  while 
there  were  no  visible  lesions  of  the  heart  and 
kidneys.  The  authors  do  not  seem  to  have 
employed  their  drug  remedially. — Phar.  Era. 
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BUSINESS  CHANGES. 

DIFFICULTIES.COMPROMISES,  ASSIGNMENTS. 

A  MEETING  of  the  creditors  of  E. 
Nantel  &  Co.,  general  merchants, 
St.  Jerome,  Que.,  is  called  for  Sat- 
urday. 

The  creditors  of  F.  H.  Kerr,  tinsmith,  Wel- 
lington, will  meet  Monday  next. 

A  demand  of  assignment  has  been  made 
upon  Felix  Bertrand,  Montreal. 

Evan  Camerson, general  merchant,  Desert, 
Ont.,  has  assigned  to  D.  Blackley. 

Thos  Culbert,  general  merchant,  Merrick- 
ville,  has  assigned  to  James  Sheriff. 

M.  Murgatrayed,  general  merchant,  Smith- 
ville,  has  assigned  to  Charles  S.  Scott. 

C.  Desmarteau  has  been  appointed  cura- 
tor of  A.  Crepeau,  general  merchant,  Wat- 
ton. 

Albert  Vipond,  general  merchant,  Hudson 
and  Vars,  Que.,  is  offering  to  compromise  at 
6oc.  on  the  dollar. 

N.  Lemieux  &  Noel,  wholesale  and  retail 
hardware,  Quebec,  are  liquidating.  R.Audet 
has  been  appointed  liquidator. 

SALES  MADE  AND  PENDING. 

The  general  stock  of  A.  Moses,  Waverley, 
has  been  sold. 

The  stock  of  Joseph  Milloy,  tinsmith,  is  to 
be  sold. 

W.  T.  Young,  general  merchant,  Alvin- 
ston,  has  had  his  stock  sold  at  69c.  on  the 
dollar.     Mr.  Tennessy  was  the  purchaser. 

The  stock  of  S.  T.  Jackson,  general  mer- 
chant, Walsingham  Centre,  is  advertised  to 
be  sold  under  chattel  mortgage  Jan.  10. 

PARTNERSHIPS  FORMED  AND  DISSOLVED. 

John  T.  Cassidy  and  Albert  Wm.  Bonner 
have  registered  a  partnership  in  Montreal 
to  carry  on  business  as  manufacturers  of 
leather  belting,  under  the  style  of  Cassidy, 
Bonner  &  Co. 

CHANGES. 

P.  E.  Wetherall,  general  merchant,  Gar- 
den Hill,  has  been  succeeded  by  Fred  Spof- 
ford. 

E.  H.  Schiedel  &  Co.,  general  merchants, 
New  Dundee,  have  sold  out  to  Wing  & 
Master. 

J.  D.  Stinson,  general  merchant  and  hotel, 
Port  Francis,  has  sold  out  general  store  to 
Carter,  Galbraith  &  Co. 

Lindow  &   Gundley,  general  merchants, 
Fort   Saskatchewan,   N.W.T.,  have   added 
wholesale  liquors  to  their  stock 
FIRES. 

John  Lewis,  hardware  merchant,  Belle- 
ville, has  been  burned  out  ;  loss  $3,000. 

The  factory  of  Thomas  Davidson  &  Co., 
wholesale  manufacturers  of  tinware,  Mon- 
treal, has  been  damaged  by  fire  and  water. 
DEATHS. 

Mr.  W.  Young  of  Young  Bros.,  lamp 
goods  and  plumbers'  supplies,  Hamilton,  is 
dead. 


IT  PULLS  CORKS  WITH  DESPATCH. 

IN  the  march  of  invention  the  indispensable 
cork  puller  has  not  been  forgotten.  One 
of  the  latest  and  best  developments  of  the 
kind  on  the  market  is  the  "  Rapid,"  which 
is  handled  by  M.  &  L.  Samuel,  Benjamin  & 
Co.  The  accompanying  cut  conveys  a 
good  idea  of  its  construction.  The 
reasons  advanced  by  the  manufacturers 
to  justify  their  claim  that  it  is  the 
best    cork    puller    extant     are    these  :  — 


BERGER  BROS. 


Tinners'  Hardware 
and   Roofers'  Supplies. 


It  is  the  simplest  and  cheapest  machine  on 
the  market ;  in  pulling  corks  you  never 
break  a  bottle,  as  the  strain  is  on  the  strong- 
est part  of  the  bottle ;  you  can  cut  the  wires 
and  pull  the  cork  out  of  any  bottle  with  one 
movement  of  the  hand  ;  it  is  much  smaller, 
and  therefore  takes  less  room  than  any  other 
machine  of  the  kind  ;  the  parts  of  these  ma- 
chines are  interchangeable,  so  that  in  case 
of  breakage  any  part  can  be  replaced  with- 
out returning  the  en*ire  machine  to  the  fac- 
tory. The  puller,  prior  to  being  operated,  is 
screwed  to  a  table.  The  cork  of  the  bottle 
is  placed  directly  against  the  under  part  of 
the  body  of  the  puller,  and  the  bottle  is  held 
firmly  until  the  screw  enters  the  cork.  Then 
the  lever  is  pushed  down  quickly  until  it 
hangs  straight  with  the  body  of  the  puller. 
This  action  cuts  the  wire  and  removes  the 
cork,  which  on  throwing  back  the  handle 
drops  from  the  screw. 


A  large  boiler  for  the  marine  railway  at 
Esquimalt  is  awaiting  shipment  at  the  B.  C. 
Iron  Works,  Vancouver. 


BUSINESS    CHANCE. 


Advertisements   inserted    under   this  heading 
two  cents  per  word  each  insertion. 

STORES  and  Offices  to  rent  in  The  Thomson 
Bros.  Block,  Calgary,  a  three  story  stone 
building,  plate  gla^s  front,  heated  with  hot 
water,  lavatory,  closets,  etc,  most  central  loca- 
tion in  the  city,  rta'y  (or  occupation  in  about 
a  month.     Address,  THOMSON   BROS.,  Calgary. 


The  best  Eave  Trough  Hangers  and  Pipe  Fasteners 
on  earth.  Berger's  Long  Eave  Gutter,  Pipe  Hooks  and 
Fasteners  of  every  description.  Also  Ridging,  Crest- 
ings,  Finals,  Registers  and  Ventilators.  Don't  buy  un- 
til you  have  our  price.     Samples  and  catalogue  free. 

237  ARCH  ST.,   PHILADELPHIA,    PA. 


Remember 
this 


fact! 


forget  all  others- 


even  if  you 


TAYLOR'S 

SAFES 


are 


the  best 


J.  &  J.  TAYLOR 

Toronto  Safe  Works 

145  and  147  Front  St.  East, 
TORONTO 


THOMAS  WEST, 


ROBERT   McCLAIN 
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WANTED. 

SAID  a  prominent  manufacturer  :  "  I 
want  a  practical  mechanic,  with  a 
level  head,  and  the  ability  to  keep  all 
the  branches  of  the  shop  moving  harmo- 
niously, and  I  don't  know  where  to  find 
him." 

I  can  appreciate  that  want.  But  what 
manufactuier  stops  to  consider  how  much  he 
requires  of  a  superintendent  ?  As  a  rule,  he 
must  be  on  hand  promptly  at  half-past  six  in 
the  morning,  and  stay  until  the  last  man  has 
gone  in  the  evening.  He  must  know  every 
workman  in  the  shop,  make  no  mistakes  in 
his  time-keeping  records,  know  the  condition 
of  every  piece  of  work  and  of  every  item  of 
stock  in  the  shop.  He  must  see  that  every 
order  is  filled  promptly,  keep  the  cost  of 
production  down,  and  increase  the  output  of 
the  factory.  He  must  be  ever  alert,  wide 
awake,  inventive,  the  energizing  force  of  the 
shop,  yet  without  giving  offence.  He  must, 
in  fact,  be  the  master  mind  of  the  business, 
without  seeming  to  be,  or  claiming  recog- 
nition as  such  by  the  outside  world.  He 
must  be  the  most  capable  man  connected 
with  the  business,  watchful  of  every  interest. 
Is  it  strange  that  such  men  are  wanted? 
Not  at  all.  Such  a  man  is  a  gold  mine  to  a 
capitalist.  The  strange  thing  is  that  there 
are  men  whose  value  is  so  great,  but  whose 
pay  is  so  little,  that  when  old  age  overtakes 
them,  and  the  fires  of  bodily  and  mental 
vigor  begin  to  smoulder,  they  are  so  easily 
cast  aside.  Such  men  should  have  an  in- 
terest in  the  business  that  would  enable  them 
to  reap  the  rewards  of  their  mental  activity. 
If  valuable  men  are  scarce,  it  is  because 
the  rewards  of  the  position  are  not  commen- 
surate with  the  expenditure  of  vital  energy 
involved,  and  the  danger  of  losing  every- 
thing for  some  trifling  fault,  at  the  whim  of 
his  employer,  is  ever  present. 

"  He  is  only  a  superintendent,"  said  an- 
other head  of  a  manufacturing  concern.  The 
different  values,  which  this  man  and  the  first 
one  quoted,  placed  on  such  a  servant,  showed 
the  difference  in  the  calibre  of  the  two  men. 
One  regarded  the  superintendent  as  essen- 
tial as  the  mainspring  of  a  watch,  the  other, 
as  an  unproductive  attache  of  the  shop, 
which  he  would  like  to  get  along  without,  if 
he  could  just  see  the  way  clear  to  do  so. 
Either  would  piobably  have  a  superintendent 
which  came  up  to  his  ideal,  and  no  more. 
"  The  servant  is  not  greater  than  his  mas- 
ter," or,  if  he  is,  neither  must  know  it. 

Full  appreciation  and  recognition  of  a 
faithful  man's  service  never  harmed  any 
employer,  but  is  worth  a  new  lease  on  life  to 
the  servant.  What  is  wanted,  we  think,  is 
more  employers  who  know  how  to  appreci- 
ate a  good  man  when  they  get  him,  for  a 
good  man  will  not  abide  before  mean  men. 

The  mutability  of  human  affairs  provides 
for  losses  in  business  through  more  ways 
than  one.  Carelessness  in  giving  credit, 
over-buying,  extravagance  in  living,  are  only 


a  few  of  the  methods  of  losing  money  by  the 
head  of  the  house,  and  the  superintendent 
is  often  expected  to  save  in  the  shop  what  is 
lost  in  the  office.  The  man  of  many  ideas, 
boundless  devices,  and  inexhaustible  energy 
— the  superintendent — is  looked  to,  and 
often  driven,  to  save  the  business,  while 
quietly  submitting  to  a  cut  in  his  salary,  and 
performing  the  work  of  assistants  whom  he 
is  obliged  to  discharge  by  the  dictum  which 
comes  from  the  financial  department  of  the 
concern. 

Shall  he  lay  up  money  in  his  days  of 
health  and  vigor  ?  Shall  he  look  forward  to 
a  comfortable  retirement  in  his  old  age  ? 
How  shall  he  accomplish  it  ?  What  is 
wanted  is  a  safe  system  of  doing  business, 
as  good  a  man  in  the  office  as  in  the  shop, 
a  well-balanced  team  of  forces  to  pull  to- 
gether evenly.  The  man  who  wants  a  good 
superintendent  should  be  worthy  of  such  a 
man's  companionship,  and  the  latter  should 
consider  well  whether  he  can  keep  abreast 
with  the  office.  What  is  wanted  is  equi- 
librium. 


THE   MAXIM  AIR-SHIP. 

PUSHED  by  the  workmen,  the  machine 
rolled  slowly  out  of  the  house,  and 
shortly  stood  upon  the  track  in  the 
park.  It  had  completely  filled  the  work- 
shop from  roof  to  floor  ;  but  here,  with  only 
the  skv  above  it,  seemed  smaller  and  lighter. 
The  steam  was'  hissing  in  the  boiler  ;  the 
big  screws  had  made  one  or  two  preliminary 
revolutions  and  a  flight  along  the  track  was 
imminent.  "  Jump  on  board,"  shouted  its 
owner,  who  stood  at  the  boiler,  conning  half 
a  dozen  different  gauges ;  and,  climbing 
over  an  outlying  rod  like  the  outrigger  of  a 
canoe,  I  mounted  the  platform,  which  was 
of  the  lightest  matched  boards,  so  thin  that 
they  seemed  insufficient  to  bear  a  man's 
weight.  Prior  to  the  start,  a  rope  running  to 
a  dynamometer  and  post  was  attached  be- 
hind to  measure  the  forward  impulse,  or 
"  push,"  of  the  screw.  Mr.  Maxim  turned  on 
the  steam,  and  the  screw  on  the  port  side 
began  to  revolve.  It  is  seventeen  feet  eleven 
inches  in  length,  five  feet  wide  at  the  ends, 
and  twenty-two  inches  at  the  waist.  It  is 
made  of  the  lighest  American  yellow  pine, 
and  painted  a  pale  blue,  the  paint  having 
been  sandpapered  to  perfect  smoothness, 
reducing  the  skin  friction  to  a  point  at  which 
it  became  negligible.  It  revolved  faster  and 
faster  as  the  steam  power  was  increased,  until 
it  was  whirling  on  its  seemingly  frail  frame- 
work at  a  dizzing  speed.  Then  steam  was 
shut  off;  it  came  quickly  to  a  standstill,  and 
its  fellow  on  the  other  side  was  tried.  All 
working  smoothly,  both  screws  began  to 
turn  faster  and  faster  and  faster  until  the 
eye  began  to  lose  the  blades  and  retain  only 
the  sense  of  two  whirling  discs.  The  action 
of  the  screws  at  high  speed  caused  remark- 
ably little  shaking  of  the  whole  machine. 
This  is  one  of  the  surprises  of  the  invention, 


the  tremendous  force  exerted  as  compared 
with  the  lightness,  steadiness,  and  compact- 
ness of  the  whole. 

Behind  the  screws,  forty  feet  away,  two 
men  were  squatting  over  the  dynamometer, 
and  indicating  the  degree  of  "  push  "  on  a 
large  index  board  for  the  engineer  to  read. 
The  index  marked  four  hundred,  five  hun- 
dred, six  hundred,  seven  hundred,  and,  fin- 
ally, twelve  hundred  pounds  of  "push." 
The  pressure  was  then  diminished  below 
five  hundred,  and  the  commander  yelled  : 
"  Let  go."  A  rope  was  pulled,  the  machine 
shot  forward  like  a  railway  train,  and,  with 
the  big  wheels  whirling,  the  steam  hissing, 
and  the  waste  pipes  puffing  and  gurgling, 
flew  over  the  eighteen  hundred  feet  of  track 
in  much  less  time  than  it  takes  to  tell  it. 
It  was  stopped  by  a  couple  of  ropes  stretched 
across  the  track,  working  on  capstans  fitted 
with  revolving  fans.  The  stoppage  was 
gentle,  and  the  passenger  breathed  freely 
again,  looking  now  upon  the  machine  with 
more  friendly  and  less  fearful  eye,  as  if  it 
were  a  dangerous  bulldog  with  which 
amicable  relations  had  been  established  and 
fear  of  injury  was  over.  The  machine  was 
then  pushed  back  over  the  track,  it  not  being 
built,  any  more  than  a  bird,  to  fly  backward. 
In  a  quarter  <f  an  houi  it  is  again  at  its 
starting  place,  and  ready  for  another  flight. 
— H.  J.  W.  Dam  in  McClure's  Magaz  ne. 
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ACCOUNTANTS    .    .    . 


Established  1864. 

26  Wellington  St-  East,  TORONTO 


Mantels,  Grates  and  Tiles,    Office 

and  Store  Fittings  and 

Furnishings. 


TORONTO  AND  STRATFORD. 

Canada's  Greatest    Business   Schools, 

FfiRTV  HOI  I  ARQ  invested  in  a  first- 
rUn  I  I  UULLrtflO  class  business  educa- 
cation  will  produce.highly  satisfactory  results. 

Others   have  found  it  a    paying  investment 
Why  don't  you  try  it  ? 

Write  for  catalogues. 

SHAW  &  ELLIOTT,  Principals. 


HARDWARE. 
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.  .  ELEY'S  .  . 

CANADIAN    CARTRIDGE 


^irtjLJWES-TO 


THIS  IS  A  CUT  OF  OUR    NEW 


ii 


Style  C"  Lawn  Mower 


FOR     1894. 


io>£  in.  Driving  Wheels  for  sizes  14  to  20  inch,  q]4  in.  Wheels 
for  12  in.  New  and  Improved  Gearing  throughout.  Reserve 
your  orders  until  you   have  seen  samples  and  obtained  our 


prices. 


THE  JAMES   SMART  MF'G   CO.  ltd. 

BROCKVILLE,    ONT. 


Loaded  with  Best  Powder  and  Patent  Shot. 


Eley'S    Gun    Wadding 


BLACK  EDCE 


THICK  FELT 


O 

PINK  EDCE 


OVERSHOT  CREASE-PROOF 

Manufacturers  of  EB  and  other  Percussion  Caps. 


To  be  had  of  All  Dealers. 


Wholesale  Only. 


ELEY   BROS.,  LTD. 

254  Gray's  Inn   Road,  LONDON,  ENG, 


for  .  .  y 

Warehouses 

J0> 

- 

Churches 

School  Houses 

ETC.,     ETC. 

\  GLOBE  STOVE 


Is  the  Best. 


We  have  them  from  $2.50  to  $18.00. 


Win.  Clendinneng  &  Son,  MONTREAL 
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HARDWARE, 


TELEPHONE    1780. 


J.  H.  FARR  &  CO.  "-memjlf  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,   Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 

8  to   16    MORSE    STREET,        -         -        TORONTO        ONT. 


For  Iron  Fencing, 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


Ontario  Nut  Works,  Pans 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of  Hot    Pressed 
Nuts,  Square  and  Hexagon 


THOS.  FIRTH  &  SONS,  Ld. 

Best  Crucible  Cast  Steel. 

STEEL,  PEECH&TOZER,Ld. 

Bessemer  Steel, 

Open  Hearth    Steel. 


Agents, 

James  Hutton  &  Co. 


MONTREAL. 


CURRENT    MARKET    QUOTATIONS 


METALS. 


Tin. 

Uamb  and  Flag- 

56  and  28  lb  ingots,  per  lb  ..21,    22 
Straits "     ■•••  20M1 

Tin  Plates—  Charcoal  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes $5  75  *6  00 

tt  »  7  00    7  25 

I;X.X.,        "  8  25    8  50 

Raven  &P.D.  Grades— . 

I  0..  usual  sizes 4  00    4  25 

JX  ■•  5  00    5  25 

tVv  "  6  00    6  25 

I  XXX       "  7  00    7  25 

D.C.,12*Xl7        3  75    4  00 

D  Y  4  75    5  00 

D;x;x; •■'       5  75  6  00 

Note. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates— Bright 

Bessemer  Steel— 

I.C.,  usual  sizes   4  00    4  jt> 

I  C.   special  sizes 5  00    5  25 

B.V.  Grade,  I.C.,  usual 

sizes  4  ?5,  f^° 

Note—  Round  lots  of  14x20  might  be 
purchased  of  25c.  box 

Charcoal  PlaUs—Terne. 

Dean  or  J.G.  Grade— 

I  C.  20  x  28, 112  sheets  . .     7  50    7  75 

I.X.  Terne  Tin 9  50    9  75 

Old  process  I.O 13  00 


Charcoal  Tin  Boiler  Plates. 
C  oklev  Grade—  Per  lb. 

X  X.",  14x56,  50  sheet  bxs  ) 

14x60,  "  \  6*c,    7c 

14x65,  ) 

Tinned  Plates 

72x30  up  to  24  gauge 6t    6* 

.  26        "     6}    7 

28    "  n  n 

Iron  and  Steel. 

Base  Price 

Dommon  Bar,   per  100  lb    ..  $1  95  .... 

Refined      "               "            ..     2  35  2  65 

Horse  Shoe  "          "             ..    2  60  2  75 

Band              "          "             ••     2  50  2  60 

Hoop              "                        2  60 

Swedish         "           "             ..     4  00  4  25 

Sleigh  Shoe  Steel 2  50 

Tire  Steel    3  00  3  25 

Machinery 2  75  3  00 

Cast  Steel,  per  lb    0  10  0  14 

Russian  Sheet        "        0  10*0  11 

Tank  Platesl-5  and  thicker    2  00  2  25 

ftoiler  Rivets 4  50  5  00 


Boiler  Tubes. 


l-ineh 
-inch 


10*c 

13* 


Sheet  Iron, 

1  to  20  gauge  2|,  3 

22  to  24      "  24,  2| 

26  "  2}, 21 

28  "  81,  3 


Canada  Plates. 

Alldull 2  65 

J  polished 2  75 

All  Bright  2  90 

Iron  Pipe. 

Wrought  62*  and  5 p. 
Galvanized,  40  to  40  and  5  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  50  and  10  to 
60  per  cent. 

Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 5,    5J 

26  gauge,  "       5J,  5* 

28     "  "       5*,  5J 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5,  5i 

26  gauge,  "         5J,  5* 

28      "  "         54.51 

Note — Cheaper  grades  about    I  cen 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 6 


i 

5-16  ' 
% 
7-16 


5    6  3-5 

43 

5 

u 

4} 

4i 

w 

4 

3jf 

4 

31 

3* 

a 

1-5 

5 

90 

>  2  70 

Steel  Boiler  Plate. 


1  inch  »2  45 

Ui    •'      235 

£      "      ndthicker  2  25 


Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13    0  50 

Jack  chain,  double,  per  doz 

yards 0  15     

Jack  chain,  brass,  single,  per 

dozyards 0  20    110 

Copper — Ingot. 

English  B.  S  ton  lots  0  UJ  0  12 

Lake  Superior  0  124  0  13 

Bolt  or  Bar. 

Cut  lengths,  round,  *  to  1  in.  $0  22  $0  25 
"  round  &  square 

1  to  2  in 0  20    0  23 

Vote — Complete,  lengths  abou    Ifteen 
feet,  from  3  to  6  cents  a  pound 

Sheet. 

U 11  tin ned,  14  oz,  and  light, 
16  oz,  14x48  and  14x60  $0  16    0  17 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  17    0  18 

Note — Extra  for  tinning,   2  cents  per 

pound,  and  tinning  and  half  planishing 

3  cents  per  pound. 

Planished  and  tinned,   14x 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 

i  x6  ft,  25  to  30  lb  ea,  per  lb..  0  18    0  19 
"        35  to  45      "  ",       ..  0  16    0  17 

"       50  lb  and  above  per  lb  0  15    0  15* 
Boiler  <&  T.  K.  Pitts. 

Plain  Tinned    per  lb 0  21 

Spun         "  "         0  25 


Wire. 
Pure,  in  coils— 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  20  0  21 

27  to  30      "      ..  0  23  0  25 

"        30  and  up 0  26  0  28 

Sheets,  hard-rolled  2x4  f  t. . .  0  21  0  23 

Zinc  Spelte   . 

Foreign,  per  lb 0  04|  0  05 

Domestic    "      0  J4J  0  04J 

Zinc  Sheet. 

5  cwt  casks 0  05J  0  05| 

Part  casks 0  05*  0  05f 

Lead. 

Imported  Pig.  per  lb 0  03    0  034; 

Domestic  "       0  03 

Bar,  1  pound 0  94* 

Sheets,  2J  lbs,  sq.  ft,  by  roll  0  04*  0  044 
Sheets,  3  to  6  lbs,  per  sq  ft, 

bv,  roll 0  041  0  04* 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  par  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price ;  ton  lots 
25  and  10  p.c.  dis.;  waste  pipe,  in  8  ft' 
lengths  lists  at  7*c. 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  15    0  16 

Standard  0  14    0  15 

Wire 0  17    0  19 

Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb  $0  12    0  12* 

Other  makes  "    Oil    0  12 

White  Lead. 

Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  cwt  5  00 

No.  1  Do "  4  75 

No.  2  Do "  4  50 

No.  3  Do "  4  25 

Prepared  Paints. 
(In  i,  *  and  1  gallon  tins.) 

Pure,    pergallon $100      120 

2ndqualities    "      0  90      100 

Barn  (in  bbls)  0  80     0  90 

Colors  in  Oil. 

(25  lb  tins,  Standard  Quality.) 

Venetian  Bed,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre   0  06 

French      "        0  05 

Marine  Black   0  09 

Green   0  09 

Chrome    "        0  08 

French  Imperial  Green  0  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwtl  35  1  40 

"      (J.F.L.S.)"  "            2  75 

"      Royal         "  "  1  10  1  15 

Venetian  Bed,  (best)    "  "   1  80  1  90 

English   Oxides    per  cwt  3  00  3  25 

American      "     (     ,.       „  „.        . 

Canadian    '*     J  1  25  1  90 


Paris  Green,  per  lb  0  13*    0  15 

Burnt  Sienna,  pure,  per  lb  0  08* 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  lilack  "      0  09 

Chrome  Yellows  "      0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greens  "      0  12 

Golden  Ochre  0  03) 

Tarnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  69 

Extra        '  '*        0  90 

Brown  Japan  "        0  65 

Brown  Japan,  Turpentine  p.  gal.  0  85 

No.  1  Carriage  "         130 

Gold  Size  Japan  "    I  00  1  20 

Pure  Orange  Shellac "       1  95  2  05 

Hard  Oil  Finish         1  30 

Oil  Shellac  }  i0 

White  Shellac  2  2S 

Linseed  Oil  (in  bbls) 

Raw,    per  gal  0  60    0  62 

Boiled        "       0  63    0  65 

Tnrpentlne  (in  bbls) 
Selected  Packages,  per  gal    0  44      0  46 

Castor  Oil. 

Best,  perlb 0  071    0  08 

Cod  Oil. 

Cod  Oil,  per  gal 0  50    0  51 

Glue  (in  bbls) 

Common,  broken    0  10    OH 

French  medal  0  11    0  13 

Cabinet 0  13    0  15 

White,  extra 0  16    0  18 

Gelatine 0  20    0  30 

Strip 0  16    0  17 

Coopers 0  17    0  19 

Liquid  Glue— P.  LePage's,  dis.  20  to 
25  per  ct.  off  list;  Munn's,  dis.  25  to  30 
per  cent,  off  list. 


HARDWARE. 

Ammunition — Cartridges. 

Rim  Fire  Tistol,  dis. 40  to  45  p.c.  Anier 
Rim  Fire  Cartridges,  Dom.  50  and  5. 
Rim  Fire,  Military,  net  list,  Amer. 
Central  Fire  Pistol  &  Rifle.  15  to  18  per 

cent.,  Amer. 
Central  Fin  Cartridges,  Dom.  30  p.c. 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.     B.B.Caps,  discount 

45  p.c.    Amer. 
Loaded   Shot   Shells,     "  Trap  "    and 

"  Dominion  '  'grade,  10  p.c 
Shot. 
Canadian,  common,  15  per  cent. 

Wads.— Baldwin's. 

per  1  b 
Best  thick  white  felt  wadding, 

in  *  lb.  bags 1  00 

Best  thick  brown  or  grey  felt 

wads,  in  *  lb.  bags 0  70 

Best  thick  white  card  wads,  in 

boxes   of   500    each,    12   and 

smaller   gauges 0  99 

Best  thick  white  card  wads,  in 

boxes  of  500  each,  10  gauge 0  35 

Best  thick  white  card  wads,  in 

boxes  of  500  boxes, 8  gauge....    0  55 
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Thin  card  wads  in  boxes  of  1000 
each,  12  and  smaller  gauges...    0  20 

Thin  card  wads  in  boxes  of  1000 
each,  10  gauge 0  25 

Thin  card  wads  in  boxes  of  1000 
each,  8  gauge 0  45 

Chemically  prepared  black  edge 
grey  cloth  wads,  in   boxes  of  p.  M 
250  each- 
Hand  smaller  gauge 0  65 

9  and  10  gauge 0  75 

7  and  8  gauge 0  90 

5  and  6  gauge 1  10 

Superior    chemically   prepared 
pink    edge,    best  white  oloth 
wads,  inboxes  of  250  each — 
11  and  smaller  gauge ■ 1  15 

9  and  10  gauges 140 

7and8gauges 1  65 

5  and  6  gauges 1  90 

Anvils 

Per  lb 0  10    0  12$ 

Anvil  and  Vice  combined 

each 4  50 

Augers. 
Gilmour's,  discount  50  per  cent. 
Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole, Vaughan's,  each    1  35    1  60 
Excelsior,  Jennings',   discount  50  pei 

cent. 

A  wig. 

Sewing  per  gross C  65    1  59 

Pegging,  "  •  ...    0  65    1  25 

Brad,  ....     0  85    1  60 

"  handled  "        ...      3  60    7  3C 

Saddlers'  "        ....    0  45    1  60 

Awl  Hafts. 

Patent  Peg,  per  gross.......  I  7  25    8  00 

"    Sewing,         "  ....  J 

Awl  and  Tool  Sets. 

Millar's  Palls,  per  doz 2  80    8  30 

Axes. 

Per  box    6  00  12  00 

Axle  Grease. 

Per  gross  6  50  14  00 

Bath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,  discount,   35  to  40  pc.  off  Re- 
vised list. 
Steel  Clad  20  p.c.  dis. 

Bells— Son  if. 

Brass,  60    to  66J. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  percent 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 

*     Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00    5  00 

House, 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz  3  35    4  75 

Moulders'    "      7  50  10  00 

Blacksmiths'   discount   35;40  per  cent 

Belting. 

Agricultural,  50  per  cent. 
No.  1,  leather,  dis.  40  &  5  per  cent. 
Best,  ditto,  30  to  33J  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits — Auger. 
Gilmour's  dis  60  per  cent. 
Excelsior,  discount  60  percent. 
Rockf  ord  Common,  60  and  10  to  65  p.c 

"       Perfection,  50  and  10  per  c. 
Jenniug's  Gen,  net  list  to  5  p.  cent  dis 

Car. 
Gilmour's,  47 J  to  50  perctmt 

Expansive 
Clark's,  15  per  cent. 
Excelsior,  10  percent. 


Gimlet 

Clark's,  per  doz 0  65    0  90 

Diamond,  Shell  "       100    150 

Nail  and  Spike,  per  gross    2  25    5  20 
Blacking,  (Catchpole's). 

No.  1,  Egyptian  Blacking 9  00 

"2,  v  "  4  50 

Blind  Rollers. 

Annex    per  doz.     125    1  75 

Mascot    "  135    185 

Erminie  "  1  12    1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  70. 

Tire,  dis.  50  and  10  per  cent  to  60  p.  c 
Stove,  dis., 45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  70  to  70  and  10  per  cent 

Boring  Machines. 

Complete,  with  Augers,  ea.    5  00    7  5C 

Braces. 

Barber's   6  00    1  ~.o 

Barber's  Ratchet 10  00  11  00 

Farmers' 2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 
Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n  0  85    3  20 

Broilers. 
Light,  dis.  65  to  67 J  per  cent. 
Reversible,  dis.,  65  to  67$  per  cent. 
Vegetable,  per  doz,,  dis.  37 J  per  cent 

Henis,  No.  8        "      6  00 

"    No.  9        "      7  00 

Queen  City ;.     7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz    500    4    23 

Bntts — Brass . 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  <ind  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  65  &  10  to  70  pc, 
Loose  Pins,  "    65  &  10  to  70  p.c. 
Berlin  Bronzed,  dis.  70,  70  and  5  per 
cent. 

Gen  Bronzed,  per  pair  0  40    0  65 

Can  Openers. 

Acme,  per  gross   9  00    10  00 

Sardin    Scissors,  per  doz.    3  75      4  50 
Card. 

Horse,  per  doz 0  60    100 

Carpet  Stretchers. 

American,  per  doz 100    150 

Bullards  "      6  50     .... 

Carpet  Sweepers. 

Bissell,  per  doz 22  50 

World  '  21  75 

Daisy,  " 24  00 

Star,  " 18  00 

Crown  Jewel,  per  doz ?9  00 

Grand  Rapids,       "       30  00    33  00 

Cartridges— See  Ammunition . 
Castors. 
Bed,  new  list,  dis.  50pc.  (to  50  and  5 
Plate  dis.50pc   )     percent. 

Cattle  Leaders. 

No  31  and  32, per  gross  ....     8  50  1125 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  1.  10 

Queenston       "  1  10 

Napanee  "  1  10 

Chalk. 
Carpenters'  Colored,  per 

gross  0  45    0  75 

White,  lump,  per  owt  ....     0  60    0  65 

Red 0  05    0  06 

Crayon,  psr  gross   0  14    0  18 

Chisels — Socket,  Framing  and  Firmer 
American, dis  70  per  cent. 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85     4  00 

Churns 
Daisy,    dis.  from   faotory  60  and  2% 
per  cent. 


Clamps. 

Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 135 

"  No  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  J  p.c 

Cradles,  Grain. 
Canadian,  discount  25   o  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list; 

dis.  40  per  cent. 
Hart  Mfg.  Co.,  (bolt  dies)  (Amer.  list) 
dis.  25  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz :    2  0 

Coil,    per  doz 0  88    160 

English,     " 2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  per  doz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37$ to  40  per  cent. 
Standard,  dis.  47$  to  50  p.  c. 

Klbows — Stove  Pipe 
$1.00  to  $2.65  per  doz. 

Fawcets. 

Cork  Lined,  per  doz 0  30    Obi 

Wine,  per  doz 130    2  25 

Star,         "        2  80    3  90 

FennsCorkstops,  No  9.  p.doz   170 

Petroleum,  per  doz  4  50    6  50 

Files  and  Rasps. 
Kearney  &  Foote's  discount  Am.  List 

57 J  to  60  per  oent. 
Black  Diamond,  50  &  5  per  cent,  dis 

to  50  and  7$  Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50, 50  and  5 

per  cent. 
Toronto  File  Co..  50  »Dd  10  to  60  p.c, 

Amer.  list 
Jowitt's, dis. Can. list, 25pc  to  27$  p.c. 
Globe  File  Co.'s  disc.  60  per  cent. 
Horse    Rasps,    Kearney   &  Foote's  dis 

Am  list,  50  p.c.  to  50  and  10  p.c. 
Horse  Rasps,  dis.  45  p.c.  Amer.  Hellers 
Horse  Rasps,  Spencer's,  dis.  Can.  list 

40  p.c. 
Horse  Rasps,  Toronto  File  Co.,  50  and 
10  p.c,  Amer.  list. 

Flnting  Machines. 

Each  o  60    2  00 

Forks. 
Hay, Manure,  etc,dis.40  to  45  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  57*  to  60  per  cent. 
Shepard's     Lightning,  dis.    50   to  50 
and  10  p.c. 

Fruit  Presses. 

Henis'    per  doz 4  00 

Enterprise, discount  lOp.c 
Shepard's  Queen  City,  dis.  15  p.c; 

Fry  Pans. 
Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  etc. 

Stanley's,  dis.  50,  55  p.  c. 

Wire  Gauges 

Winn's  Nos.  26  to  33,  eacb     1  65    2  40 

Glass. 

Window. 

Box  Price. 

Double 
Star.  Diamond 

Size  Per         Per       Per      Psr 

United         50  ft      100  ft.     50  ft.  100  ft 
inches 

16t©25      1.20-25  2.40        1.75 

26  to  40  1.40  2.70        2.00 

41  to  50  3.10  4  50 

57  to  60  3.40  5.00 

61  to  70  3.70  5,5o 

71  to  80  4.10  6.25 

81  to  85  4.50  7.00 

86  to  90  8.00 

91  to  95  9.0o 

96  to  100  10.00 


Pilkinglon. 
[Discount  10  p.c.  off  for  box   lots,  and 

10  and  5  for  10-box  lots.] 

Ordinary. 

st  break  $3  65 

2nd       "      3  90 

3rd       "       4  60 

4th       "       4  95 

5th       "      5  40 

6th       "      i 5  90 

7th        "      0  50 

Picture  Glass. 
Pilkington's  ordinary. 

1st  break  „....  4    0 

2nd      "      4  70 

3rd      "      5  40 

4th      "      5  90 

5th      "      6  50 

6th      "      K  90 

7th       "       7  7t 

Gas  Fittings  and  Staple  Brackets. 

Jas.  Barwell.  Toronto— Dis.  20  to  25  p. 
c,  free  of  duty.  Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each    0  30    0 

Enamelled"      0  55 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    3  88    4  25 

Hammers — Nail. 
Maydole's    net  list  to  5  per  cent.  dis. 
Can.  discount  25  to  27$  p.c 
Tack. 

Magnetic,  per  doz  l  io    1  50 

Sledge 

Canadian,  per  lb o  12$  o  13 

Ball  Pean. 

Enplish  and  Can.,  per  lb  .    0  25    0  30 

Handles. 

Axe        per  doz oo    3  50 

Store  door    "     i  oo    l  80 

Chest,  per  doz  pairs o  40    2  50 

Chisel. 

Firmer       per  gross 3  00    4  50 

Socket  Firmer  "         325    g  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B.,discount  35  per  cent,  to  40  p  c 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.  0 

Saw. 

American,  per  doz 1  00    125 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  8C 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  2.1 

Hangers. 
Door  4  and  5  inch,  per  pair    9  40    0  80 
Lanes,  45  to  47H  p.c.  dis 

Hatchets. 

Can.,  dis  40  to  42$  p  c. 

Hinges. 

Blind,  Parker's, dis.  60  to60andl0  d.c. 
"    Shepard's  Noiseless,  dis.  60  pc 
"    Buffalo,  dis  60  to  70  p.c 
Light  T  and  strap,  dis  62$  to  65  per 

Heavy,  per  ib 0  5    0  051 

Screw  hook  and  hinge — 

6  to  10  in.,  per  set   0  00    0  04 J 

12  up  "        0  CO    0  03J 

Per  doz.  sets 

Screw,  Eureka  1  13    1  go 

Gate,  Clark's 1  50    2  20 

"      Shepard's,  dis  50  to  60  p.c. 

Per  doz.  pairs 

Spring    1  50    3  50 

"    Shepard's  Samson    175    190 
Hoes. 
Garden,  Mor  ar,  etc.,  discount  40  to 
45  per  cent. 

Planter  doz  4  00    5  Ot 

Hooks—  Cast  Iron 

BirdCage,    per  doz  0  50    1  1C 

Clothes  Line,    "         0  27    0  63 

Harness,  "         0  72    0  88 

Hat  and  Coat,  per  gross..    100    3  00 

Chandelier    per  doz    0  50    1 

Wrought  Iron. 
Wrought    Hooks   and    Staples,    CaD 
dis.  40  and  5  to  40  and  10  per  cent 


NEW  ARRIVALS 


30  Cases CUTLERY 


AND  GUNS 


ALL  NEW  GOODS. 

Finest  Finish.  Best  Value. 


NEW  ARRIVALS 

I  MSkT„cceuk  CHAINS 

IO  Tons  Coil  Chain. 


Five  Cars  Window  Glass. 


Bowman,  Kennedy  &  Co.,  London,  Ont 
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HARDWARE. 


Wrought  Hooks  and  Staples,  Amer- 
dis.  75  and  10  to  80  per  cent. 
Wire. 
Hat  and  Coat, dis.  55  to  60  p.c 
Belt,  per  1,000 0  60    2  70 


Oilers. 
MeClary'sGalvan.  Jron 

Oil    Can,    with    Pamp, 

perdoz jg  50 

Zinc  and  Tin,  dis.  50,  50  and  10. 


Screw,  bright,  Eng.,  dis.   50  to  55   per  Copper,  per  doz 125 


cent 

Horse  Nails 

Canadian,  dis.     65  to  70 

Horse  Shoes, 

F.O.  B.  Toronto  &  Hamilton $3  80 

Snow,        "  "  ...     3  90 

F.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  -Picks. 

Star, perdoz 3  00    3  25 

Kettles. 
Brass  spun,  7}  per  cent,  dis.  off  new 

list. 
Copper,  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 
American,  60  and  5  to  60  and  10  p.c 

Keys 
LiOftk,  Can, dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am  per  gross 1  60     4  75 

Knobs. 
Ooor,  iapanned,  and  N.  P.,   85  to  3  00 

per  doz. 
Bronze,  Berlin,  per  doz   ..    2  75    3  25 
Bronze  Gem,         "        ....     6  00    9  00 
Sava  "         ....     8  75  10  00 

Shutter    porcelain,  F    & 

L   screw,  per  gross $1  30    4  00 

Ladles. 

Melting,  per  doz 1  70    4  50 

Lemon  Squeezers. 
Porcelain   lined,  per  doz    2  20    5  60 
Galvanized,  "  1  87    3  85 

King,  wood,  "  2  75    2  90 

glass  4  00    4  50 

All  glass,  '  1  20    1  30 

Lines. 

Pish,    pergross  105    2  50 

Chalk,  "  1  90    7  40 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &  Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  percent,  27}  per  cent,  to 
30  percent. 

Padlock. 
English  and  Am.  per  doz       50    6  00 
Scandinavian,  "  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17$  per  cent 

Mallets. 
rin.imiths",  per  doz    1  25 

Tarp't'rs',  hickory      "  1  25 

[iignum  Vitse,  "  3  85 

baulking, each 160 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 


I  50 


3  50 
3  50 


1  50 
3  75 
5  00 

2  00 


Brass, 

Malleable,  dis    ib  par  et 
Pails. 

Galvanized,  per  doz  2  25    3  30 

Pencils. 

Dixon's,  per  gross 1  0<>    4  25 

"        Carpenter 2  25    3  60 

Picks 
Par  doz 6  00     9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent    American  dis.57} 
Wood,  fancy  Canadian,  or  American 

35  to  37}  per  cent. 

Bailey's(StanR  &  L.Co.)42}  to  45  p.c. 

Miscellaneous, dis.  15  to  17}  per  cent 

Bailey'sVictor.dis.  15  to  17$  per  cen) 

Plane  irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.   prs.    dis 

37},  40  p   c. 
Button's  Imitation,   per 

doz 500    9  00 

German,  per  dcz 60    2  60 

Plumbs  and  Levels 
S.  E.  &  L.  Co.,  dis.  70  p.  c. 
Poppers. 

Corn,  square,  per  doz 135    2  00 

Pruning  Shears. 

Perdoz 4  00    5  50 

Pulleys 

Hothouse,  perdoz 55    100 

Axle 22        33 

Screw  27    100 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  57}  to 

60  per  cent. 
Pitcher  Spout,  65  to  67}  p.c 
Canadian  Cistern  60  to  62}  p.  c.  from 

factory. 
Canadian  Pitcher  Spout  67}  to  70  t  <■-. 
from  factory. 

Punches 

Saddler's,     perdoz 100    185 

Conductors'       "       9  00  15  00 

72 
....     1  00 


Hack,  complete,  each 75    2  75 

"       frame    only  75 

Saw  Sets. 

Perdoz 1  65    9  00 

Scales. 

Canadian  List,  dis.  40  p.c 

Scale  Beams. 

Canadian,  B   S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,    perdoz  2  10    4  50 

Foot,        "  40    3  50 

Screens. 

Window,  patent,  per  doz    5  00    6  00 

Screw  Drivers. 

Sargent's,  per  doz 65    4  00 

Screws. 
Wood.F.  H.,  Iron,  and  Steel,  77}  per 

cent.,  dis. 
Wood,  R.H.      "      72}  percent,  dis. 
"      F.  H.  Brass75         "  " 

•l      R.  H  70 

Diamond   Point    wood   screw   nails 

bright,  die.  77}  and  20  per  cent . 
Bench,  wood,  per  doz.....    3  25    4  00 
Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  to  45  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  iapanned,  dis.  75  per  ceno. 
B.  &  W.  N.  P  ,dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
.<Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 
"       N.P„  70  per  cent. 


Cigar  Box  Nails,  dis.  45  per  cent. 
Shoe  Finders 'TacKS  and  Nails,  dis.  37} 

percent. 
_  Tape  Lines. 

English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,     each  0  90    2  85 

"  steel. each  .    0  80    8  00 

Thermometers. 
Tin  case  &  dairy,  dis.75p.c 

Thimbles. 
Asbestos,  filled,  per  doz.,  25  to  33}  p  c 

Ties. 
Cow, perdoz I  ■'■■•    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  net  list, 
Canadian  10  to  15  per  cent  dis. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12}  pe 
cent,  to  70   and  25  p.c.   on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "        •'  " 

Transom  Lifters 
Payson's,  $2.60  to  $5.00  per  doz. 

Trans 
Game,  Newhouse,  dis  33}  p.c.  to  35  p.c 
Game.H  &N..P.S.  &   W.   or  Steel,  60 
and  10  to  67}  per  cent. 

Mouse,  per  doz 0  35    1  50 

Bat  "        2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 
German,  per  doz 4  75    9  00 


Sheaves 
Sliding  Door,  per  set    ...        77 

Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz    1  15 
tinned,  1  35 

Tin  Rim,  "  "  2  30 

"  black,        "  1  80    2  25 

Snaps 
Harness,  German,  dis  35  per  cent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 


Brade's  "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 


1  40 


1  35 

1  60 

2  45 


Tinner's  solid,  per  set.... 

'         hollow,  perinch     

Putty 

Bladder,  per  100  lbs 2  00 

Tins,  lbs  2  50 

Rail, 
nterprise,  American  dis.  17}  to  20  Barn  Door,     per  foot 3 


Twine? 

Bag,  per  lb 0  12}  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 

"         cotton,  per  lb  ..    0  18 

Mattress,  per  lb 0  33 

Staging         "        0  27 

Broom  "        0  30 

Binding,  flax,  per  lb 

iute       "       

"         Blue  ribbon   

"         Red  cap 

"         Crown 

"         Silver  Composite  6  09* 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 


0  20 
0  45 
0  36 
0  56 


0  12} 
0  111 
0  10} 


per  cent.  dis. 

Home,  each 

Mincing-  Knives. 

tmerican,  per  doz     42 

Molasses  Gates. 
jtebbin's  Patent, dis.  per  cent, 
70  to  70.10  per  cent 

Nails. 
Cut  Nails  (Iron) 

1.  Either    Canada     or     American 

Pattern. 

Basis— 50  to  60  dy 2  30 

40dy 2  35 

30  dy 2  40 

20,16&12dy 2  45 

10  dy 2  50 

8&9dy 2  55 

6&  7  dy 2  70 

2.  American  Pattern  Only 

from  4  to  5  dy 2  90 

3dy.  (lath) 3  30 

3.  Canada  Pattern  Only 

from  4  to  5  dy 2  80 

3  dy.  (lath) 3  20 

3  dy.  A. P.  Fine 3  90 

Cut  Nails  1, ateel)  AddlOc.  totheprices 

in  list  for  iron  nails. 
Wire  Nails,  75  per    cent,  from    List 
Jan.    8,  '92       Extras  as  per  List  for 
special  nails     Terms,  4   months  or   3 
per  cent,  cash. 

Brads  &  Moulding  Nails,  75  per  cent. 
from  new  list. 

Nail  Pullers. 

German  &  American 1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa- 
gon ..: 3  38    4  00 

Diamond 12  00  15  00 

Netting. 
Poultry,  50  and  10  Der  cent  dis. 
Import  60  p.c. 
Oil. 
Canada  Refined  Oil  (Toro.ito)14      15 

Carbon  Safety       "    0  17    0  18 

Canada W.W.         "    0  20    0  22 

American  W.W.    "    0  25 

S.  R    Seal per  gal    0  63    0  65 


Sliding  Door, 
Lanes,  33}  to  35  p.c.  dis 
Hakes. 
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2  25 
2  75 

3} 
3} 


Sapolio 

In  J  or  Vt  gross  boxes,   per  grs.    11  30 

Soldering  Irons. 

Per  lb 0  28    0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent.    Peter  Wright'-},  pt,r  lb 0  12 

Sjpbke  Snaves.  Pipe,  each  550 


Vises. 

Hand, perdoz 400 

Bench,  parallel,  each  2  00 

Coach,  each 6  00 


Wood,  English  180    5  00 

Iron,  American 135    2  35 

Spoons  and  Forks. 


6  00 
4  50} 

7  00 
0  13 
9  00 


235    Cast  Steel  and  Malleable   Canadian    Tea  Spoons pergross    7  50    12  00 


Saw,  perdoz 6  50  13  00 

Washer  Cutters. 
Perdoz 400 


7  50  11  00 
3  60  10  00 


3  60 


10 

m 

10} 

10$ 

18 

20 

8} 

9 

12* 

13} 

06J 

07} 

list  dis.  40  to  45  percent 
,.,  .  Razors. 

b5  to  Boker's,  perdoz 

Wade  &  Butcher's      " 

Razor  Strops. 

Currier's,  per  doz  1  25 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent.  cash. 
Copper  Rivets,  dis.  55  per  cent. 
Iron  "  "    55  per  cent. 

Burrs,  Iron,  30,  33}  per  c 
Rivet  Sets. 
Canadian  dis.30,35perc 
Rope 

Per  lb. 
Sisal.    Manilla 
7-16  in.  and  larger..       8 

■4,5-16,  %  in 8} 

Cotton,  per  lb 

New  Zealand  

Russia  Deep  Sea,  per  lb.. 

Jute    "    ... 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  dis  37}  to  40  per  cent 

Sad  Irons. 

Mrs.   Potts,  per  set       75 

"  N    P.         '         l  00 

Sad  Heaters. 

Dome,  Shepard's,  per  doz    4  75 

Sand  and  Emery  Paper. 

B.&  A.,  sand,  35  to  37%  per  oent. 

Emery,  per  quire 55 

Sash  Cord 

Perlb 22        50 

Sash  Locks. 
Triumph  and  Morris,  dis  37},  40  per 
cent. 

Kempshell's  dis.    40,   62}  per  cent 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 
Sectional,  per  lb ij       ja 

Saws. 
Hand,  Disston's,  dis  10  p.  c. 


80 
05 


5  00 


90 


Dessert 

Table       "     

Dessert  Forks....         "         24  00 

Medium      "      ....         "         27  00 

Table  "      ...         "         36  00 

Squares. 

Iron,   perdoz   165    2  90 

Steel,  dis.  75  and  10  to  80  p.c. 

Try  and  bevel,  dis.  50  to  52}  percent 

Staples. 
Fence,  galvanized,  per  lb  4}      4} 

Wrought  Iron,  dis.  75,  75  and  10  per 

eent. 
Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 

Stove   Polish,  (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz   1  75 

No  1,  Stove  Paste,  per  gross S  00 

•'2       "  '*         "        "       4  80 

Stone. 

Washita,  per  lb 0  25       50 

Hindostan,  per  lb 0  06       07 

Slips,  per  lb  9 

Labrador,    perlb 013 

"         Axe,    "        0  15 

Turkey  '       0  50 

Arkansas  "      1  50 

Water-of-Ayr    "      .."'     010 

Scythe,  per  gross 356    5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut,  Carpet  Blued,  gimp,  55  per  cent 
"  tinned,  dis.  57}  per  cent. 

Swedes' iron,  blued   or  tinned,  dis.  50 

per  cent. 
Upholsterers"  dis.  50  per  cent. 
Copper  Nails, dis.  60  per  cent. 

"       Tacks.  45  per  cent. 
Clout  Nails,  dis.  60  p.  c  to  65  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 

T K  XT-:,-     -a;_     /*e     _  , 


2100  Washers  "  Iron,"  40  percent.,  4 

30  00    30  00       or  3  per  cent. 


8  50 
mos. 


Well  Wheels. 
Amer. .perdoz.  8,10  &  12  in. 


3  38    6  00 


Trunk  Nails,  dis.  65  per  cent. 
r;£?f*nt    TV?.i?«    >         t0  A°  P*/  cent    Trunk  Tacks.  dis.   57}  per  cent. 
S    *  D     rtU     £S*°n'8'P?r  ft'  35*o55.   Channel  nails  5c.  lb'off  list 
S   *  D    dis.  35  per  cent.  Trunk  Tacks,  tinned,  62*  pc 


Wire. 
Brass  Wire,  16  to  25  wire  gauge,  21  to 

26c.  lb. 
Copper  Wire,  5  to  10  p.  c.  off  Amer.list 
Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
Bright,  Coppered  steel  and  spring  15 
per  cent  f.o.b.  Montreal 
Plus  10  centsf.o.b.  Hamilton. 
"     10      "       "    Toronto. 
"     14      "       "     London, 
Broom  Wire  6  to  694c.  per  lb. 
Clothes  Line  Wire,  19  gauge,  per  doz 
coils   395 

Wire  Fencing. 
Galv.  2  barb, 2}  &  5  in.  apart 
"4      "    4  &  6  "      " 
"    Plain  twist,  2&3  wires 
"    Steel  thorn  and  rib- 
bon  

"  Lock  Barb,'' 4  point  

Ditto  Glidden  2  point 

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points 

Steel  staples  0  04}  0  04 J 

Terms,  60  days  or  2  per  cent,  in  30 
days. 

Wire  Cloth. 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.lOOsq  ft     190 

Wrenches. 
Acme,  35  to  37}  per  cent. 
Agricultural,  70  and  5  to  70  and  10  p  c 
Standard, dis.  60,  60 &  lOp. c. 
Coe'sGen'ne.dis.  32}  to  35  p.  c  dis. 
Diamond,  dis.  33},  35  p.  c. 
Tower's  Engineer,  each    . .     2  00    3     ' 

"  S.,  perdoz 5  80    7    0 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each 340 

Pocket,  perdoz 1  25    2  00 


/4}    4J 


4}        5 
..     0C4} 
..     0  04} 

0  04} 


T*AD€  MARK  FOB 


Simpson,  Hall,  Miller  &  Co., 

1 6  and  1 8  DeBresoles  St.,  Montreal. 


MOILOW    WAH*. 


REGISTERED 
fRADE  MARK  FOR 

^W?.R0fiEBS.^ 

KNIVES.FORKS.SPOONS 


Manufacturers  of  the 

Finest  Quality  Electro-Plated  Ware. 

And    Sole    Manufacturers   of    the    Celebrated 

WM.   ROGERS'  Knives,  Forks,  Spoons,  Etc.    a. j. vVhimbey, 


Manager 


RAZORS,      SCISSORS 


CO 

UJ 

> 

2 
h 


FOX  CUTLERY  MFG.  C? 


BUTCHER'S    KNIVES 


NONE    GENUINE 
WITHOUT    THIS    LABEL 


J0Hjny^AS»ca 


BLACKSMITHS'  TOOLS. 


Horseshoe  Vises. 


Price,  No.  1, 

"      No.  2, 


$4  00 
7.50 


Will  save  their  cost 
in  a  week's  sharpen 
ing 


A.B.JARDINE&CO. 

HESPELER,   ONT. 


Do  we  make  any  other 
Skates  besides  our 


CENUlNE  acmes? 


Well,  We  Rather  Think  So ! 


What  About  our  Hockey? 
What  About  out  Racers? 

What  About  our  Skeletons  ?  ! 


The  most  elegant  and  suitable  skate  for  the 
purpose  ever  made. 

Made  with  wood  tops  and  extra  light  run- 
ners— the  only  way  in  which  lightness,  com- 
bined with  perfect  rigidity,  can  he  secured. 
Special  system  of  strapping.  The  leading 
racers  use  wood-top  skates.  Why  ?  Be- 
cause they  know  from  experience  they  are 
the  best. 

For  Rink  use  the  most  in  demand.  Welded 
ron  and  steel  blades.  Plain  or  nickel- 
plated. 

Why  have  we  secured  first  honors  at    Philadelphia,  1876— Paris,  1878— London.  1886 
—and  now  Medal  and  Diploma  World's  Columbian  Exposition,  1  893  ? 

Because  of  the  superiority  of  goods  exhibited,  which  are  the  same  as  those  we  are  shipping 
our  customers  daily. 


PRICE? 


At-'k  your  jobber  ahout  that,  and  you  will  "n<i 
they  are  quite  as  cheap  as  the  infeiior  makes. 


THE 


Starr  Manufacturing  Co.,  Ltd. 


WORKS— Dartmouth. 


P.O.  ADDRESS-Halifax,  N.  S. 


You  wil    Insure  Success 

STOVE 


IN   THE 


Business,  by  selling 


44  Souvenir"  Stoves  and  Ranges 

They  are   Leaders  and   Sure  Profit  Makers. 

If  you  are  not  acquainted  with  the  superior 
merits  of  these  goods,  order  samples,  and 
you  will  lead  your  competitor  in  sales. 

The  Gurney-Tilden  Go.  Ltd, 

Successors  to  The  E.  &  C.  Gurney  Co. 

HAMILTON  -  -  ONTARIO. 


Dominion  Wire  Mnfg.  Co.,  <L 


imited) 


27  Front  St.  East,  Toronto,  Ont.  1  85  St.  James  St ,  Montreal,  Que. 

WORKS  AT  LACHINE,  QUE..  Near  Montreal. 

MVMTFACTUBEBS   OF  BEST    QUALITY 


2  and  4  Barb 
Plain  Twist  and 
Strip  Fencing 

And  Staples  for  same. 


■*S', 


^m^ 


Iron,  Steel, 
Brass,  and 
Copper .   . 


Write  for  Prices  and  Discounts. 


"Crescent"  Coat  and  Hat  Hooks. 

Puprlierl  in  Coppered,  Jaranned.  and 
Tinn-<]  Steel  Wire,  also  in  Brass  Wire. 
Best  Selling  Hook  made.    Try  It. 


Wire  Nails,  Wood  Screws, 
and  Jack  Chain. 


Adorn  your 
Home 


W 


with  a  jV\ 


\# 


w 


Unparalelle d  as 
Holiday  and  Weddirg 


PRESENTS 


Ornamental  as  well  as  Usefu 


One  "  Pittsburgh  "  gives  as  much  1'ght  as 
six  other  lamps.  It  does  not  smoke  and  re- 
quires very  little  cleaning.  It  is  simply  a 
"Joy  forever"  to  all  who  have  one.  Made 
in  all  sizes  and  styles  of  Banquet,  Hanging, 
Vase,  and  Piano. 

Write  fop  Primer. 


Qowans,  Kent  &  0< 


Sole  Agents  for  Canada. 


TORONTO  and  WINNIPEG 


Only  Rubber  Factory  in  Toronto, 


H.  D.  Warren,  Pres.-Treas 

Ch ah.  N.  Candee.  Secy. 


"GUTTAPERCH" 

BRAND    OF 


SPIRAL   PACKING 

ANTI-FRICTION,  SELF-LUBRICATING 

Neatly  packed  in  14  in.  telescope  boxes,  12  feet  to  the  coil  and 
each  size  in  a  separate  box.  Full  directions  for  use  accompany  cacb 
box.  Most  perfect,  convenient  and  economical  Piston  Packing. 
Stock  sizes  3-16,  1-4,  5-16,  3-8,  7  16,  1-2,  Q  16,  58,  11-16,  3-4,  13-16, 
7-8,  15  16,  1  inch.     Will  not  deteriorate  in  stock. 

Price  per  lb.  $1 .20.     Special  Discount  to  Dealers. 

THE  GUTTA  PERCHA  AND  RUBBER 
IVTF'G  CO. 

OF  TORONTO,  LIMITED. 

61-63  FRONT  STREET  W.,  Toronto. 


W.  &  Sr  BUTCHER,  Sheffield,  England,  Makers  for  over  ONE  HUNDRED  YEARS 

of  the    celebrated    "WADE    &    BUTCHER"     Razors,    and    the    Original   Manufacturers 
of  Hollow  Ground  Razors,  can  with  confidence  highly 


recommend  their  goods  and  particularly  their 


Brand  as  being  the  most  perfect  Extra  Hollow  Ground  Razors  ever 
manufactured  and  especially  suited  for  the  use  of  Barbers  and  for  priv- 
ate use.  Genuine  Razors  are  marked  with  one  of  the  following  Corpor- 
ate Trade  marks : 


OR 


WADE  &  BUTCHER, 
SHEFFIELD,  ENGLAND. 

@m> ^ 

JAMES  HUTTON  &  CO.,  Agents, 


OR 

FOR  SALE  BY  ALL  DEALERS  IN  HARDWARE,  CUTLERY  and  FANCY  GOODS 


Montreal 


VOL.  VI. 


TORONTO,  JANUARY  13,  1894. 


No.  2. 


AUGNOLIA  A\ETAL 


IN    USE    BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST   ANTI-FRICTION    METAL    FOB 

High-Speed  Engine,    Dynamo,    Rolling-Mill,    Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL   CO., 


London  Office  :  75  Queen  Victoria  St. 
Chicago  Office  ;        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortland  Street.  NEW  YORK. 


Rt  The  Top 


28 


n 


IN  ARTISTS'  MATERIALS 


7K 


WE  beg  to  advise  the  trade  that  we  have  purchased  the  entire  and  well  assorted 
stock  of  Artists'  materials  of  Messrs.  P.  D.  Dods  &  Co.,  Montreal,  comprised 
chiefly  of  Windsor  &  Newton's  Oil  and  Water  Colors,  Canvas, 
Brushes,  etc.,  etc.    Also  Pitet  Aine's  French  Brushes  and  Specialties. 

This  large  stock  added  to  our  own  gives  us  the  most  complete  line  of  these  goods 
of  any  house  in  Canada.     Our  prices  will  be  found  right  and  our  discounts  liberal. 

WE  ALWAYS  PROGRESS -NEVER  GO  BACK. 


WRITE  US  FOR  FIGURES. 


Walter  H.  Cottingham  &  Co. 

MONTREAL 


RICE  LEWIS  &  SON 


ARTHUR  B.  LEE,  President. 


BAR  IRON,  STEEL, 


BOILER    PLATE, 


LIMITED. 


WROUGHT   IRON 


Pipe  and  Fittings. 


A.  BURDETT  LEE,  V.P.  and  Treas 


ROPE,  CHAIN, 


L  SHIP   CHANDLERY, 


BOILER   MAKERS' 

AND 

Machinists'  Supplies. 


General 


HARDWARE 


Merchants 


Cor.  King  and  Victoria  Sts. 


Another 
Revolution  ! 


7K 


In  the  Bath  Trade. 


a 


Steel  Glad"  No.  2 


READY  JANUARY  1894 


Latest    - 


MANUFACTURED    Bv 


Toronto  Steel-Clad  Bath  and  Metal  Co, 


LIMITED 


THE  ABOVE  CUT  REPRESENTS  THE 

McGuire  Patent  Stove-pipe  Thimble 

It  is  the  same  cut  we  have  used  in  advertising  and  illustrating  this  Thimble 
for  the  last  eight  years.  We  desire  to  inform  our  customers,  and  the  trade  in  gen- 
eral, that  we  have  been  and  still  are  the  sole  manufacturers  of  this  Thimble  in 
Canada,  the  reputation  of  which  is  so  well  established.  No  other  persons  whatever 
have  been  licensed,  under  the  patents  covering  this  Thimble,  to  manufacture  it 
Anyone  infringing  will  be  prosecuted.  And  to  beware  of  those  who  represent  they 
sell  McGuire's  Star  Thimbles,  who  have  no  right  whatever  to  manufacture  the 
same  and  cannot  possibly  supply  the  genuine  article. 


123  Queen   St.    East,  TORONTO 


Kemp  Manufacturing  Co. 


TORONTO,  ONT. 


. .  HARDWARE . . 

A    PRACTICAL   JOURNAL    FOR   THE    WROUGHT,    CAST,    STAilPED, 
SHEET   AND  SPUN    METAL   TRADES. 


Published  AVeekly. 


$2.00  a  Year. 


Vol.    VI. 


TORONTO,  JANUARY    13,   1894 


No.   2 


J    6.  McLEAN, 

President. 


HUGH  C.  McLEAN, 

Sec.-Treas 


THE  J.  B.  McLEAN  PUBLISHING  COMPANY. 

FINE  MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 
HEAD  OFFICE:  .  .  10  Front  St.  E. 

MONTREAL.  OFFICE  :         •  146  St.  James  St. 

E.  Desbarats,  Manager. 

NEW  YORK  OFFICE  :     Room  41,  Times  Building, 

Roy  V.  Somervllle,  Manager. 

EUROPEAN  BRANCH  : 

Canadian  Government  Offices, 

17  Victoria  St.,  London,  S.W. 
R.   Hargreaves,  Manager, 

John  Cameron,  General  Subscription  Agent. 


Judgment  was  handed  down  in  the  High 
Court  of  Justice  a  few  days  ago  in  a  long- 
pending  and  interesting  case.  About  four 
years  ago  a  consignment  of  plate  glass, 
which  was  being  shipped  over  the  Canadian 
Pacific  Railway  to  the  Cobban  Manufactur- 
ing Co.  of  Toronto  was  destroyed  in  transit. 
The  railway  company  was  held  liable,  but 
this  the  latter  refused  to  recognise.  The  re- 
suit  was  that  the  dispute  was  brought  into 
the  courts.  At  one  time  it  got  so  far  as  the 
Supreme  Court,  and  from  there  was  sent 
back  to  the  Assizes,  to  decide  the  question 
as  to  negligence.  The  jury  found  that  the 
defendants  were  guilty  0I"  negligence,  which 
led  to  thelbssoftheglass,and  that  such  negli- 
gence consisted  of  running  the  freight  train 
carrying  the  glass  at  too  great  speed,  and  in 
improper  inspection  at  the  last  place  of  in- 
spection. In  the  High  Court  last  week  Judge 
Street  concurred  in  this  verdict,  holding  the 
opinion  that  the  evidence  before  the  jury 
favored  the  contention  thit  the  train  at  the 
point  where  the  accident  occurred  was 
running  at  a  rate  greater  by  ten  miles  an 
hour  than  that  allowed  by  the  rules  of  the 
company,  there  being  a  double  curse  at  the 
place.  Judgment  was  therefore  given  for 
the  Cobban  company  for  $1,487.17  with  in- 
terest from  June  30,  1890.  In  addition  to 
this  the  railway  company  will  have  to  pay 


the  costs  of  B.  &  S.  H.  Thompson  &  Co.  of 
Montreal,  who  were  served  by  the  defend- 
ants with  a  third  party  notice.  The  Cobban 
Manufacturing  Co.  are  to  be  congratulated 
upon  the  plucky  and  persistent  fight  which 
they  made.  What  is  more,  they  deserve  the 
thanks  of  shippers  generally,  in  that  they 
have  succeeded  in  establishing  a  precedent 
governing  an  important  matter. 


A  report  has  just  been  submitted  at  Wash- 
ington regarding  the  mineral  production  of 
the  United  States  in  1892  ;  and  an  important 
feature  regarding  it  is  that  it  shows  the  pro- 
duction for  that  year  to  be  the  largest  ever 
known.  The  metallic  products  were  valued  at 
$304,775,379,  non-metallic  products  at  $370,- 
607,864,  unspecified  products  at  $10,000. 
The  total  value  of  the  products  was 
$685,377,383.  Had,  however,  the  prices 
of  1891  obtained  the  value  would  have 
been  $700,000,000.  The  following  gives 
the  quantity  and  value  of  some  of  the  most 
important  products;  Pig  iron. 9,157,000  tons, 
$134,161,039;  silver,  55,000,000  ounces,  $74,- 
989,ooo ;  gold,  1,596,379  ounces,  $33,000,000; 
copper,  353,37|;,742  pound?,  $37,977,142  ; 
lead,  213,262  tons,  $17,060,960  ;  zinc,  87,260 
tons,  $9,027,920  ;  quicksilver,  27,993  flasks, 
$1,245,089  ;  nickel,  92,252  pounds,  $50,739  ; 
aluminum,  259,885  pounds,  $172,824  ;  tin, 
102,060  pounds,  $32,400  ;  phosphate  rock, 
681,571  tons,  $3,296,227  ;  limestone  for  iron 
flux,  5,172,112  tons,  $3,620,480  ;  zinc  white, 
27,500  tons,  $2,200,000  ;  potters'  clay,  420,- 
000  tons,  $1,000,000. 


The  condition  of  the  merchants  of  this 
country  is  no  worse  than  that  of  those  in  any 
other  part  of  the  world.  In  fact  it  is  infinitely 
superior  to  the  general  condition  of  their 
fellow  business  men  in  either  the  United 
States  or  Great  Britain.  It  was  only  a  week 
or  so  ago  that  such  an  authority  as  the 
London  (Eng.)  Financial  Times  pointed  out 
that    the    financial     condition     of    Canada 


was  healthier  than  that  of  any  other  nation. 
Such  a  fact  as  that  should  instil  into  the 
breast  of  every  Canadian  merchant  not  only 
confidence  in  his  country  but  confidence  in 
himself.  It  does  a  sailor  no  harm  to  ac- 
quaint him  with  the  fact  that  a  storm  is 
brewing,  for  if  he  be  a  wise  man  he  will  put 
his  ship  in  condition  to  ride  it  out.  It  is  only 
faint-hearted  ones  and  incapables  that 
would  become  paralyzed  and  allow  them- 
selves to  drift  to  destruction.  The  Can- 
adian merchant  is  in  a  somewhat  similar 
condition,  only  there  is  this  difference  :  he 
is  not  anticipating  a  big  storm.  True,  he 
has  beer  passing  through  a  period  of  de- 
pression, but  the  worst  is  evidently  over  ;  and 
what  is  wanted  now  is  something  of  the 
Napoleonic  courage,  which  was  induced  to 
rise  higher  by  every  obstacle  encountered. 
What  merchants  need  to  exercise  is  caution, 
particularly  in  buying  and  in  selling  on 
credit. 


But  it  is  possible  to  exercise  too  much 
care  in  buying.  This  a  merchant  does  when, 
in  the  effort  to  keep  his  stock  down  to  a  fine 
point,  he  allows  it  to  deteriorate.  But  if  he 
cannot  keep  his  stock  properly  assorted  it  is 
just  as  well  for  him  to  be  out  of  business. 
What  should  govern  a  merchant  in  ordering 
is  the  extent  of  capital  he  has  at  com- 
mand or  the  requirements  of  his  customers, 
or  both.  The  great  aim  should  be  to 
keep  the  stock  fresh  and  well-assorted. 
The  next  thing  is  to  invite  trade  ;  and  in 
order  to  do  this  push  and  energy  should  not 
be  stinted.  The  store  should  be  kept  clean 
and  inviting,  the  stock  arranged  neatly  and 
with  a  view  to  making  the  best  of  it,  while 
the  window  display  should  be  made  as  at- 
tractive as  possible  and  changed  as  fre- 
quently as  is  convenient.  Of  course  judi- 
cious advertising  must  not  be  overlooked  ; 
nor  in  fact  must  anything  else  that  will  tend 
to  bring  a  customer  to  the  store.  It  is 
surprising  what  the  expenditure  of  a  little 
extra  energy  will  accomplish.     Try  it. 
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THE  MANUFACTURERS'  MEETINGS. 

THE  different  manufacturers'  associa- 
tions that  began  their  annual  meetings 
in  Toronto  last  week  have  concluded 
their  labors.  The  last  of  the  business  was 
transacted  Thursday. 

In  our  last  issue  it  was  stated  that  barbed 
wire  and  staples  had  been  reduced  to  4c.  and 
3  %"c.  respectively.  Since  then  other  changes 
have  been  made.  The  Cut  Nail  Association 
met  Friday  It  was  anticipated  that  some 
change  would  have  been  decided  upon  by 
this  organization,  but  those  who  either 
thought  or  hoped  for  such  a  thing  will  be 
disappointed,  the  meeting  deciding  to  allow 
prices  to  remain  as  they  were  and  to  extend 
the  Association. 

It  took  the  Wire  Nail  Association,  which 
began  its  sessions  on  Wednesday  of  last 
week,  five  days  to  conclude  its  deliberations. 
It  was  decided  to  make  a  reduction  in  the 
price  of  wire  nails,  the  discount  to  the  trade 
now  being  75  and  5  per  cent.  off.  Terms  4 
months  or  3  off  30  days. 

Formerly  there  was  an  extra  of  10c.  per 
keg  charged  for  blued  wire  nails  over  bright, 
but  the  makers  decided  that  they  will  in 
future  charge  only  5c.  extra.  The  discount 
on  lining  nails,  in  bulk,  was  fixed  at  50  per 
cent. 

The  Bar  Iron  Association  decided  to  dis- 
solve, the  members  considering  that  it  would 
be  more  to  their  advantage  to  do  business 
just  now  uncontrolled  by  any  agreement,  In 
the  meantime  prices  are  open.  One  mill  is 
reported  to  be  offering  bar  iron  at  the  base 
price  of  $170.  "It  is  impossible  for  them 
to  do  business  at  any  such  price  and  live," 
said  a  representative  of  another  mill.  "  But 
of  course  if  they  want  to  do  business  that 
way  they  can.  One  thing  is  certain,  we 
shall  not.  O,  let  them  go;  they  will  soon 
get  tired  of  it,"  he  concluded. 

The  wire  manufacturers  decided  to  place 
coppered  and  plain  wire  on  the  20  per  cent, 
list,  the  same  as  annealed,  annealed  and  oiled 
and  galvanized.  Both  coppered  and  plain 
wire  were  formerly  on  the  15  per  cent.  list. 

No  changes  were  made  in  horseshoes, 
shoe  nails,  pressed  sp'kes,  tacks,  bolts, 
rivets,  or  lead  pipe.  Tyre  bolts  are  reduced 
10  per  cent,  with  balance  of  list  as  before. 

White  lead  and  prepared  paints  have 
proved  to  be  veritable  bones  of  contention  ; 
and  the  collapse  of  the  agreements  on  both 
products  is  not  at  all  improbable.  It  seems 
that  certain  of  the  manufacturers  want  pre- 
pared paints,  as  well  as  white  lead,  to 
come  under  the  control  of  the  Associa- 
tion. In  fact,  Hardware  is  informed, 
those  who  thus  contend  say  that  if  prepared 
paints  are  not  pooled,  white  lead  shall  not 
be  pooled.  Those,  however,  who  take  the 
opposite  view  are  anxious  enough  to  con- 
tinue the  fixed  prices  on  white  lead,  but  they 
draw  the  line  at  prepared  paints.  One  of 
the  latter,  a  Montreal  man,  left  the  city  in  a 
"  huff"  on  Tuesday  night,  although  that  was 


the  first  day  of  the  meeting.  Meetings  have 
been  held  every  day  since  then,  but  up  to 
the  time  of  writing  (Thursday  afternoon) 
the  manufacturers  were  still  conferring. 
As  far  as  the  price  of  white  lead  is  con- 
cerned, that  has  been  settled,  the  grinders 
deciding  to  allow  it  to  remain  as  before, 
namely  at  the  base  price  of  5c.  per  pound. 
It  was  decided, however,to  do  away  with  the 
preferred  list  and  to  substitute  for  it  a 
"quantity list."  Under  the  new  order  of 
things  a  rebate  of  2>£  per  cent,  will  be  al- 
lowed on  five  tons  and  over  with  a  propor- 
tionate increase  for  larger  quantities. 


HOPE  OF  BETTER  ROADS  AT  LAST 

AGITATIONS  in  favor  of  reformsoften 
take  a  sudden  and  practical  turn. 
This  is  evident  at  the  moment  in 
regard  to  the  agitation  that  has  been  go- 
ing on  in  this  province  for  better  coun- 
try roads.  For  some  years  a  running  fire 
has  been  kept  up  by  the  press  of  the 
province  of  Ontario  against  the  present 
condition  of  the  roads,  but  beyond  edu- 
cating the  public  to  an  appreciation  of  what 
better  roads  mean,  little  appears  to  have 
been  accomplished.  For  the  consummation 
of  such  an  object,  organization  is  one  of  the 
first  essentials  necessary,  and  here  is 
where  has  been  the  great  want  in  regard  to 
the  movement  in  favor  of  better  roads. 
Now  there  is  a  prospect  of  this  essential  be- 
ing obtained,  thanks  largely  to  Andrew 
Pattullo,  the  editor  and  proprietor  of  the 
Woodstock  Sentinel-Review.  Mr.  Pattullo 
has  for  some  time  been  an  active  partici- 
pant in  the  movement  for  better  roads,  and 
a  few  weeks  ago  he  suggested  that  a 
convention  be  held  to  discuss  the  subject. 
This  suggestion  was  taken  up  by  the  Cana- 
dian Institute  of  Toronto,  and  that  body,  in 
conjunction  with  Mr.  Pattullo,  has  called  a 
convention  for  the  purpose  of  forming  a 
Good  Roads  Association.  Invitations  to 
send  delegates  will  be  issued  to  municipal 
councils,  farmers'  institute?,  dairy  associa- 
tions, wheelmen's  associations  and  Patrons 
of  Industry. 

The  fruit  that  will  be  borne  as  the  result 
of  the  convention  and  the  formation  of  the 
proposed  association  will  depend  upon  the 
amount  of  energy  exercised  by  the  members 
thereof  after  they  return  to  their  respective 
localities.  That  better  roads  are  necessary 
is  obvious,  while  that  they  can  be  secured  is 
equally  certain.  It  is  only  a  question  of 
time,  money  and  method.  Good  roads  mean 
something  more  than  comfort  to  vehicular 
traffic.  It  has  a  wider  and  economical 
aspect.  Every  thing  which  tends  to  hinder 
the  movement  of  produce  or  merchandise 
adds  something  to  the  cost  ;  and  this  is  just 
as  true  of  ordinary  vehicular  traffic  as  of 
railroad  traffic.  If  therefore  a  farmer,  on 
account  of  bad  roads,  occupies  an  hour 
longer  in  reaching  the  market  or  railway 
station  with  his  produce  than  he  would  if 


the  roads  were  in  good  condition,  it  is  obvi- 
ous that  he  loses  that  much  time,  let  alone 
the  extra  wear  and   tear  upon  waggon,  har- 
ness and  horses.     And  time  is  money.  Then 
there  are  the  losses  experienced  in  this  re- 
spect  by  the    great    army    of  commercial 
travelers  that  have  to  travel,  often  with  heavy 
trunks,  a  good  deal  over  ill-kept  concession 
roads  or  down  side  lines  in  their  pengrina- 
tions  from  one  village  to  another.     It  is  in 
this   latter    particular    that     the     interests 
of    the    country     merchant     are     at    least 
indirectly    concerned.      But    there    is    still 
another  way,  and  one  more  direct,   in  which 
the  country  merchant  is  injuriously  affected 
by  bad  roads.     During  the   spring   and  fall 
and  the  soft  spells  of  winter,  he   well  knows 
the  condition   of  trade.     The  streets  of  the 
village  or  small  towns  are  deserted,   and  his 
store  is  in  much  the  same   condition.     He 
may  have  the  usual  quota  of  village  philoso- 
phers sitting    around  his    store  discussing 
matters,  political  or  religious,  but  they  are 
not  bringing  him  in  dollars   and  cents,  al- 
though knowledge  they  may  be  bringinghim. 
And  not  only  can  he  not  sell  his  goods,  but 
continuous  wet  weather  and  the  consequent 
bad  roads,  means,  not  infrequently,  inability 
to  meet  his  financial  obligations 

In  order  to  secure  better  roads  one  of  the 
first  essentials  is  the  doing  away  with  the 
system  at  present  obtaining  in  most  country 
municipalities.  The  system  of  statute  labor 
was  all  right  in  its  day,  but,  except  in  sparsely 
settled  districts,  that  day  has  long  since 
gone  by.  We  live  now  in  a  new  dispensa- 
tion, as  it  were ;  and  a  new  order  of 
things  is  necessary  in  road  making 
or  repairing.  Evolution  is  as  natural 
in  road-making  as  in  anything  else.  The 
primitive  roads  in  the  country  wound  in  and 
out  among  the  trunks  of  trees  and  skirted 
swamps  and  marsh  lands,  with  no  other 
road-bed  but  what  nature  had  bestowed. 
Then  it  was  the  rule  for  the  farmer  to  bring 
his  produce  to  market  during  the  winter, 
when  sleighing  obtained,  and  the  exception 
to  do  so  in  the  summer  on  account  of  the 
bad  "  wheeling."  Eventually  the  roadways 
became  less  circuitous  and  the  road-beds 
more  substantial,  first  by  brush-wood  and 
then  by  logs,  and  so  on  until  we  have  the 
macadamized  roads  of  to-day.  The  ma- 
terial used  to-day  on  tr.e  roads  in  the  older 
parts  of  the  country  is  probably  as 
good  as  anything  that  •  can  be  used 
just  now.  The  trouble  is  that  it  has 
not  been  used  to  advantage.  And  herein 
lies  the  reason  for  demanding  the  substitu- 
tion of  some  other  system  for  that  of  statute 
labor.  That  good  roads  can  be  made  with 
ordinary  macadam  instances  are  not  want- 
ing. Through  one  township  about  one  hun- 
dred miles  from  Toronto  runs  an  excellent 
road  of  this  description  ;  and  all  because  it 
is  looked  after  with  much  the  same  exact- 
ness as  section  men  practice  in  regard  to  the 
ordinary  railroad  beds.  It  is  well  known 
that  the  most  prolific  cause  of  ruts  in  roads 
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is  wagon  wheels  jolting  over  loose  stones 
which  have  got  into  the  line  of  ordinary 
travel.  Every  time  a  wheel  jolts  over  one  of 
these  stones  it  naturally  makes  an  indention 
in  the  road,  which  becomes  deeper  as  each 
vehicle  ivheel  mounts  the  stone  and  drops 
into  it.  Then,  when  rain  comes,  the  water 
gathers  in  the  hole,  which,  by  the  passage  of 
other  vehicles  is  soon  transformed  into  a 
deep  and  extensive  rut.  On  the  road  re- 
ferred to  one  or  more  men  are  constantly 
employed,  except  of  course  during  the  win- 
ter, in  removing  these  loose  stones  and  in 
repairing  the  damage  they  may  have  occa- 
sioned. Provided  with  a  wheelbarrow  and 
the  necessary  tools,  each  man  covers  on  an 
average  about  five  miles  per  day.  In  this 
simple  and  comparatively  inexpensive  way 
has  been  secured  one  of  the  best  of  country 
roads  in  the  Province ;  and  what  has  been 
done  in  one  instance  can  be  done  in  another 


THE  GREAT  PAINT  CASE  AGAIN. 

READERS  of  Hardware  will  remem- 
ber that  one  outcome  of  the  great 
paint  case  between  the  Canada  Paint 
Company  and  the  Wm.  Johnson  &  Sons 
(Ltd.)  was  an  action  for  perjury  by  the  Wm. 
Johnson  people  against  Mr.  Munro,  the 
manager  of  the  Canada  Paint  Company, 
on  the  ground  that  he  had  done  so  in  the 
statements  made  in  his  affidavit  on  which 
the  interim  injunction  against  the  Wm. 
Johnson  &  Sons  (Ltd.)  was  obtained. 

The  case  has  been  proceeding  in  enquete 
for  some  time,  but  on  Monday  last  Judge 
Dugas,  in  the  Court  of  Special  Sessions, 
rendered  his  decision  in  the  matter.  Judge 
Dugas,  after  revising  all  the  different  cir- 
cumstances and  claims  of  the  two  contest- 
ing parties  in  the  civil  case,  the  facts  of 
which  have  appealed  in  these  columns, 
said  :  "  The  information  against  Mr.  Munro 
for  perjury  alleges,  first,  that  in  his  affidavit 
Mr.  Munro  swears  that  the  name  of  the 
Johnson  Magnetic  Iron  Paint  Co.  was  duly 
changed  to  that  of  the  Wm.  Johnson  Co. 
(Ltd.),  and  that  in  doing  so  he  swore  to  what 
was  not  true.  In  looking  over  the  papers 
produced  as  exhibits  I  find  a  copy  of  a  deed 
of  sale  dated  March  2nd  1892,  by  the  Wm. 
Johnson  Co.  to  the  Johnson  Magnetic  Iron 
Paint  Co.,  and  that,  therefore,  there  was  a 
change  of  name  from  one  into  the  ether,  but 
the  information  pretends  to  find  a  corrupt 
perjury  on  the  part  of  Mr.  Munro,  because 
n  his  affidavit  in  the  injunction  he  adds  to 
the  name  Wm.  Johnson  Co.  the  word  'lim- 
ited.' Bes'des  the  fact  that  this  might  be  in 
ordinary  circumstances  a  simple  oversight,  I 
find  that  on  the  same  copy  the  same  mis- 
take is  made  by  the  notary  who  delivered  it, 
the  words  'The  Wm.  Johnson  Co.'  alone 
being  in  the  body  of  the  deed,  whilst  the 
words  'The  Wm.  Johnson  Co.  (Ltd.)'  are 
on  the  endorsation  ;  and  it  is  explained,  and 
reasonably  too,  that  seeing  the  many  differ- 
ent names  through  which  that  particular  busi- 


ness has  passed,  there  is  no  wonder  that 
such  a  mistake  should  happen,  and  more 
particularly  when  that  mistake  is  seen  on 
the  copy  of  the  deed  abov«  mentioned.  I 
may  say  that  the  complainant  himself  in  his 
affidavit  —  which  I  have  read  all  through  — 
makes  some  of  these  mistakes,  showing  that 
with  the  best  intentions  anybody  could  some- 
times under  oath  say  what  is  not  exactly 
true  without  committing  wilfully  a  corrupt 
perjury.  Therefore,  on  this  point  I  find 
there  is  no  case  whatever.  On  the  other 
points  the  information  takes  exception  to 
the  affidavit  only  in  the  fact  that  Mr.  Munio 
has  sworn  to  the  intention  of  Mr.  Wm. 
Johnson  in  assuming  the  name  of  Wm. 
Johnson  &  Sons  (Ltd.),  and  he  says  'al- 
though you  affirm  it  I  never  had  such  inten- 
tion,' and  he  brings  a  clerk  of  his,  who  was 
at  that  time  in  his  employ,  to  show  that  his 
great  aim  was  to  let  the  public  know  that 
he  had  no  connection  whatsoever  with  the 
old  company,  and  to  that  effect  he  gave  as 
widely  as  he  could  notices  to  parties  who 
had  or  might  have  dealings  with  either  of 
the  two  companies.  This  may  be  true,  but 
it  is  the  right  of  everybody  to  judge  of  the 
intention  of  other  people  by  their  way  of 
acting,  and  seeing  that  the  name  'Johnson  ' 
had  been  offered  to  an  incorporated  body, 
that  the  labels  and  other  means  of  adver- 
tisement had  been,  as  much  as  possible, 
made  similar  to  those  which  had  been  used 
by  the  old  company  or  companies,  and  more 
particularly  by  the  Canada  Paint  Co  (Ltd.); 
seeing,  also,  that  in  fact  there  was  so  much 
confusion  that  not  only  the  outside  public 
but  even  the  employees  of  Mr.  Wm.  John- 
son did  make  mistakes  and  confuse  the 
names,  it  can  easily  be  understood  that  Mr. 
Robert  Munro,  representing  the  Canada 
Paint  Co.,  did  say,  under  oath,  that  this  was 
done  with  the  intention  of  putting  the  public 
under  the  impression  that  Wm.  Johnson  & 
Sons  (Ltd.)  were  the  succ  ssors  of  the  saiJ 
Wm.  Johnson  &  Co  ,  or  the  said  Wm.  John- 
son Co.,  or  the  successors  of  one  or  both  of 
them.  Therefore,  I  cannot  see  on  the  part 
of  the  accused,  Mr.  Robert  Munro,  any 
intention  whatsoever,  or  any  act  of  commit- 
ting perjury,  or  any  act  reprehensible  on  his 
part,  in  swearing  to  the  affidavit  to  which 
he  has  swotn,  so  much  so  that  by  the  judg- 
ment of  the  Superior  Court,  rendered  on  the 
injunction,  his  pretension  was  for  the  most 
part  sustained,  as  Mr.  Johnson  or  the  Wm. 
Johnson  &  Sons  (Ltd.)  were  enjoined  to 
discontinue  the  use  of  the  name  'Johnson  ' 
as  descriptive  of  the  paints  sold  by  them. 
I,  therefore,  find  that  the  defendant,  Mr. 
Robert  Munro,  is  not  guilty,  and  dismiss 
the  case." 


CANADIAN  PIG  IN  NEW  ENGLAND. 

OWING  to  the  substitution  of  ad  va- 
lorem for  specific  duties,  the  Wilson 
bill,  in  its  present  shape,  would 
make  Canadian  competition  particularly 
effective  in  our  New  England  markets. 
Canada  pays  a  bounty  of  $2  24  per  gross 
ton  on  all  pig  iron  made  in  the  Dominion, 
with  an  ad  valorem  duty.  Canadian  pig 
iron  manufacturers  will  deduct  this  bonus 
from  furnace  cost ,  and  pay  duty  on  the 
remainder.  It  seems  that  heretofore  this 
point  has  almost  escaped  notice.  A  gentle- 
man connected  with  the  eastern  iron  trade 
informs  us  that  during  the  past  summer  he 
had  to  meet  Scotch  irons  in  Montreal,  Que- 
bec, Hamilton  and  Toronto.  At  that  time 
the  best  brands  of  Scotch  pig  iron  were 
shipped  from  Glasgow  to  Montreal  at  a  cost 
of  only  36  cents  per  ton  freight.  The  duty 
was  $4.48,  which,  with  the  freight  added, 
put  Scotch  iron  f.  o  b.  in  Montreal  at  $4.84. 
The  selling  price  at  Montreal  was  $17.50, 
which,  less  $4  48,  made  the  selling  price  at 
Glasgow  about  $12. 

Under  a  tariff  law  such  as  is  proposed, 
Nova  Scotia  iron  manufacturers  will  look  to 
New  England  for  their  salvation.  With 
cheap  water  freights  they  can  afford  to  give 
up  the  Montreal  and  western  market  in 
exchange  for  one  nearer  home  The  Ameri- 
can Manufacturer  is  informed  that  there  is 
a  point  near  St.  John,  N.B.,  where  L>ay  of 
Fundy  ores  yielding  52  to  55  per  cent,  and 
washed  coal  coke  from  Cumberland  basin 
will  make  an  iron  costing  not  more  than  $10 
at  a  furnace.  Taking  from  this  $2.24  bonus 
and  with  low  water  freights  not  over  75 
cents  per  ton  at  the  highest  to  Boston,  it 
will  be  seen  that  this  iron  would  have  a 
sweep  in  the  New  England  market. — Amer- 
ican Manufacturer. 


A  request  from  the  Hamilton  Board  of 
Trade  that  the  Winnipeg  Board  should  join 
in  urging  upon  the  Dominion  government 
the  extreme  advisability  of  giving  the  public 
a  two-cent  postal  service  has  been  acqui- 
esced in  oy  the  latter  board. 


TAKING  DOWN  A  BRICK  CHIMNEY. 

A  RATHER  ingenious  method  of  tak- 
ing down  a  118-foot  brick  chimney 
is  described  in  the  Railroad  Gazette 
as  witnessed  recently  near  Aachen,  in  Ger- 
many. A  cast-iron  box  with  an  air-tight 
hinged  door  was  placed  in  the  interior  of  the 
chimney  at  its  base  ;  from  the  top  of  this 
box  a  wooden  chute  was  carried  up  the  shaft, 
being  held  in  position  by  stays  from  the 
walls.  The  chute  was  made  up  of  10-foot 
lengths,  with  cast-iron  couplings  at  the 
joints,  which  latter  weie  wrapped  with  tarred 
rope  for  tightness.  The  clear  sectional  area 
of  the  chute  was  a  trifle  greater  than  the 
cross  section  of  the  bricks,  and  the  latter 
were  simply  dropped  into  the  chute  and 
landed  in  the  cast-iron  box  below  without 
damage.  The  door  at  the  base  was  fitted 
with  a  rubber  packing  ring  to  guard  against 
air  leakage,  and  the  seams  in  the  wooden 
chute  were  closed  up  with  white  lead.  As 
the  chimney  grew  shorter  the  chute  was 
simply  sawed  off  to  keep  its  top  within  easy 
reach  of  the  workmen. 
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CURTAILING  THE   JOBBERS'  LIST. 

THE  article  on  "The  Manufacturers' 
Meetings,"  in  the  last  issue  of  Hard- 
ware, wherein  was  mentioned  the 
strong  and  growing  demand  lor  a  curtail- 
ment of  the  jobbers'  list,  has  been  the  cause 
of  much  talk  among  Toronto  retail  hardware 
men.  This  was  gathered  by  a  reporter  of 
Hardware  in  his  perigrinations  among  the 
trade  a  few  days  ago. 

A  Yonge  street  hardware  man,  who  does 
not  wish  his  name  mentioned,  on  being 
questioned  by  the  reporter,  answered  : 
"  There  are  two  ways  of  looking  at  this  sub- 
ject— the  moral  and  the  business.  From  a 
business  point  it  is  a  case  of  the  survival  of 
the  fittest,  or  'Man,  mind  thyself ;  from  a 
moral  point,  I  suppose  one  man's  dollar 
should  be  able  to  purchase  as  much  as  the 
next  man's." 

"Allowing  that  the  jobbers'  list  evil  ex- 
ists, is  there,  in  your  opinion,  any  feasible 
way  of  stopping  it?" 

"  No,  I  think  there  is  none  at  present  ;  it 
is  merely  a  matter  of  evolution.  Local  asso- 
ciations, as  far  as  I  know,  have  been  gener- 
ally unsuccessful." 

"  It  is  my  opinion  that  no  one  should  be 
on  the  jobbers'  list  who  retails,"  said  J.  T. 
Wilson,  Queen  street  west.  "  There  is  al- 
ways the  temptation  to  use  the  advantage 
gained  thereby,  to  the  detriment  of  the  retail 
trade  in  general." 

"  Do  you  think  that  there  is  any  remedy 
for  this  evil  ?" 

"  Well,  I  hardly  know,  but  I  would  have 
the  manufacturers  state  the  minimum  am- 
ount of  goods  that  the  merchant  would  have 
to  sell  before  he  would  be  entitled  to  be 
placed  on  the  list.  If,  at  the  end  of  the 
year,  they  had  taken  the  quantity  stipulat- 
ed, they  would  then  receive  a  jobber's  re- 
bate, on  showing  proper  proof.  Anyone 
should  get  the  price  who  can  take  the  quan- 
tity." 

"  I  have  nothing  to  say  about  the  jobbers' 
list,"  said  T.  Meredith,  King  street  east.  "  I 
am  on  the  list  in  nearly  everything,  and  all 
I  can  say  is,  that  the  man  who  is  not  has  a 
hard  road  to  travel.  If  I  buy  a  thousand 
kegs  of  nails  I  expect  to  get  jobbers'  rates, 
if  others  wish  to  get  the  same  prices,  let  them 
go  and  do  likewise." 

"  That's  right,"  said  E.  Clapp,  of  Clapp  & 
Moses,  Yonge  street,  pointing  to  the  article 
in  Hardware.  "  It  is  not  only  in  wire 
and  staples,  etc.,  that  these  men  who 
call  themselves  jobbers  are  cutting  prices, 
but  they  are  competing  with  us  in 
sates  to  the  consumers.  Paint,  oil  and 
varnish  manufacturers  and  jobbers  are  con- 
tinually selling  to  picture  framers,  furniture 
men  and  small  painters,  right  under  our 
nose.  Numbers  of  firms  have  gone  under 
recently,  trying  in  vain  to  compete  with  the 
prices  that  these  jobbers  are  offering  goods 
at.     The  victims  of  jobbery  are  to  be  found 


everywhere.  A  blacksmith  came  in  the 
other  day  for  some  horse  rasps  and  I  gave 
him  my  price,  which  was  a  reasonable  one. 
He  said  he  had  got  them  before  from  a  mer- 
chant, who  I  know  is  on  the  jobbers'  list,  and 
named  the  price  that  they  cost  us.  This  is 
only  one  instance." 

"  Do  you  think  there  is  any  way  of  mend- 
ing matters?" 

"  It  is  my  opinion  that  all  goods  should  be 
sold  on  a  quantity  basis,  and  any  one  who 
sells  a  certain  quantity  should  get  a  jobber's 
rebate." 

"  No  man  should  be  on  the  jobbers'  list  if 
he  retails,"  said  Geo.  Pearsall,  Yonge  street, 
"  It  enables  them  to  undersell  those  who  are 
not  and  puts  a  premium  on  dishonesty  to 
the  trade." 

"  Can  you  suggest  any  way  of  lessening 
the  evil  ?" 

"  My  opinion  is  that  there  is  very  little 
that  the  retailer  can  do.  It  lies  with  the 
manufacturers.  If  they  would  use  discretion 
in  deciding  who  are,  and  who  are  not,  really 
jobbers,  and  the  jobber  would  not  use  the 
privileges  he  receives  to  the  detriment  of 
the  retail  trade  in  general  the  evil  would  not 
exist,  and  we  would  be  able  to  get  fair 
profits.  If  a  contractor  wants  locks  or  picks, 
shovels,  etc.,  he  can  get  these  goods  off 
nearly  any  of  these  so-called  jobbers  at  the 
price  that  we  pay  for  them." 

"  If  a  man  is  a  wholesaler  let  him  be  a 
wholesaler,"  said  Wm.  Mathieson,  King 
street  east.  "  I  don't  believe  in  this  half  and 
half  business.  There  is  too  much  cutting  of 
retail  prices  by  these  so-called  jobbers,  who 
can  afford  to  undersell  the  regular  retail 
man  and  still  make  the  same  profits." 

"  Do  you  think  a  retailers'  association 
would  be  able  to  put  a  stop  to  this  evil  ?" 

"  No  ;  associated  or  not,  retail  men  will 
not  pull  together.  If  there  was  a  better 
feeling  and  more  confidence  amongst  re- 
railers  these  evils  would  not  exist." 

"  With  reference  to  the  curtailing  of  the 
jobbers'  list,"  said  Wm.  J.  Whitten,  King 
street  east,  "  I  think  there  will  always  be  a 
certain  amount  of  friction  and  grumbling 
between  those  who  are  on  the  list  and  those 
who  are  not.  This  kind  of  thing  can't  be 
made  to  work  like  clockwork,  and  some  ir- 
regularities will  always  exist." 

"  Do  you  think  that  these  irregularities 
could  be  put  a  stop  to  by  the  retailers  ?" 

"  No  ;  I  think  the  remedy  is  with  the 
manufacturers,  who  are  very  apt  to  let  a 
man  who  buys  a  jobbers'  quantity  on  one 
line  have  small  orders  on  other  lines  at  job- 
bers' rates.  I  think  it  is  not  within  the  pro- 
vince of  the  recailer  to  do  anything  in  this 
matter." 


1 


TALKS  WITH  RETAILERS. 

6  »T  THINK  business  this  winter  has 
been  equally  as  good  with  us  as  that 
of  1892,"  said  T.  Meredith,  Kingstreet 
east.  "There  has  been  a  large  demand  for 
cross-cut  saws,  many  trees  having  blown 
down.  No,  we  are  not  carrying  anything 
new.  Our  trade  is  with  the  farmers,  and  is 
not  one  in  which  novelties  can  be  success- 
fully introduced." 


"We  are  making  improvements  and  en- 
larging the  store,"  said  W.  L.  Murray, 
Yonge  street,  Toronto.  "I  have  just  been 
reading  a  copy  of  Hardware  and  am  much 
pleased  with  it.  Here  is  the  money  for  my 
subscription.  Yes,  we  always  make  it  our 
aim  to  have  a  neat  window  display  ;  and 
that  our  efforts  are  appreciated  is  shown  by 
the  fact  that  a  stranger  lately  came  in  to 
make  a  purchase,  simply,  as  he  said,  because 
he  appreciated  the  neatness  of  our  windows." 


"  Business  is  moving,  and  there  are  a 
lot  of  skates  coming  in  to  sharpen,"  said 
George  Pearsall,  Yonge  street.  "  I  will 
soon  be  laying  in  a  large  stock  of  lawn 
mowers.  With  the  low  profit  that  there  is 
now  on  nails,  I  think  all  retailers  should 
make  them  a  cash  commodity.  Contractors 
continually  go  into  the  merchant's  debt  to 
large  amounts  for  nails,  and  perhaps  do  not 
pay  him  for  six  or  eight  months.  During  this 
time  the  merchant  is  carrying  this  money  at 
a  ruinous  percentage." 


"  Trade  is  quiet  around  St.  Lawrence 
Market,"  said  one  of  Wheeler  &  Bain's  as- 
sistants. "  The  markets  have  been  small 
and  the  farmers  have  been  having  a  hard 
time  of  it  all  round.  They  are  satisfied  with 
just  what  is  necessary,  and  buy  no  luxuries. 
Things  were  not  what  they  might  have  been 
during  Christmas  week,  but  what  money  the 
farmers  intended  to  spend  was  spent  then, 
and  we  are  now  suffering  from  the  reaction. 
A  few  ranges  are  selling.  We  hsndle  the 
Gurney  ranges,  and  find  that  they  always 
give  satisfaction." 


A  company  is  being  formed  in  Vancouver 
to  start  a  dog-fish  oil  refinery.  They  intend 
to  erect  premises  up  the  coast  in  the  spring 
and  will  go  into  the  business  on  an  extended 
scale. 


DISPLAYING  JAPANNED  TINWARE 

A  HARDWARE  representative  noticed 
that  one  of  the  large  department 
stores  in  Toronto  is  devoting  a  win- 
dow to  cheap  tinware.  The  goods  displayed 
are  mostly  of  the  cheapest  class  of  Japanned 
and  embossed  tinware,  but  they  are  arrang- 
ed tastefully  and  attract  some  attention. 

If  this  store  can  make  a  good  showing 
with  a  lot  of  inferior  stock,  which  they  are 
simply  trying  to  rid  themselves  of  after  the 
holidays,  why  do  not  the  legitimate  dealers, 
who  have  a  variety  of  genuinely  good  and 
handsome  wares  in  this  line,  and  can  con- 
sequently outclass  the  department  stores  in, 
window  displays  of  this  kind  ? 


HARDWARE. 


OIL  GAS  FROM  MINERAL  OILS. 

AT  a  meeting  of  the  Royal  Scottish 
Society  of  Arts,  last  month,  J.  Laing, 
F.C.S,  read  a  paper  on  the  above 
subject.  In  this  he  gave  the  results  of  ex- 
tended experiments  on  the  subject  of  de- 
structive distillation,  and  began  with  a  de- 
scription of  three  methods  which  he  had 
referred  to  in  a  previous  paper,  as  follows  : 
One  method  was  by  repeated  distillation  ; 
another  by  distilling  under  pressure  ;  and 
another  by  radiant  heat — by  passing  the  oil 
vapors  from  a  still  through  a  superheater, 
where  those  vapors  come  into  contact  with 
the  radiant  heat  found  there,  and  are  fur- 
•  ther  decomposed  or  broken  down.  While 
working  with  the  last-mentioned  apparatus, 
I  had  some  trouble  in  regulating  the  heat 
in  the  superheater  I  used  If  I  employed 
too  high  a  heat  I  had  my  oil  "  cracked  up ;  " 
but  I  also  had  too  large  a  quantity  of  gas 
formed  of  an  incondensible  character.  It 
was  while  facing  this  latter  point  that  the 
thought  struck  me,  Why  not  convert  the 
whole  of  the  oil  into  gas  ?  I  extended  my 
superheater,  and  gave  it  the  necessary  tem- 
perature ;  and  I  was  quite  pleased  with  the 
results  I  obtained. 

In  order  to  have  a  perfect  apparatus, 
several  difficulties  had  to  be  overcome. 
When  working  at  a  very  high  temperature 
in  the  superheater,  as  I  had  it,  I  found  that 
there  was  a  tendency  to  have  a  deposit  of 
coke ;  and  as  this  was  undesirable,  the 
question  naturally  came  to  my  mind,  How 
can  I  prevent  this  tendency  to  deposit  coke, 
and  yet  have  my  gas  rendered  permanent  by 
using  a  lcwer  temperature?  It  then  occurred 
to  me  that  if  I  could  condense  the  heavier 
and  more  condensible  hydrocarbon  vapors 
before  they  reached  the  superheater,  I  could 
then  deal  with  the  lighter  vapors  and  con- 
vert them  into  permanent  gas  at  a  lower 
temperature  than  what  I  would  require  to 
attack  the  full  flow  of  vapors  as  they  came 
from  the  still.  I  accordingly  fitted  up  a 
condenser  between  the  still  and  the  super- 
heater, and  allowed  the  more  condensible 
vapors  to  be  condensed  and  return  to  the 
still  for  re-evaporation  and  condensation. 
By  this  method  I  got  much  better  results, 
and  no  incrustation  of  carbon  to  speak  of  in 
my  superheater.  But  here  another  difficulty 
met  me — and  a  serious  one,  too, — in  the 
presence  of  water  along  with  the  oil  in  the 
still.  When  the  temperature  of  the  boiling 
point  of  the  water  was  reached,  steam  was 
formed  and  left  the  still ;  but,  readily  con- 
densing in  the  condenser,  it  returned  to  the 
still  in  the  form  of  water.  As  the  tempera- 
ture of  the  still  was  increasing,  the  result 
was  that  this  water,  on  re-entering  the  still, 
immediately  burst  into  steam,  and  was 
capable  of  doing  mischief  from  the  sudden 
pressure  it  exerted  on  the  plant.  To  get 
over  this  I  introduced  a  piece  of  apparatus 
between  the  lower  end  of  the  condenser  and 
the  entrance  to  the  still,  which  acted  as  a 


water  trap.  This  water  trap  caught  all  the 
condensed  material  from  the  condenser ; 
and  as  water  is  heavier  than  oil,  it  accord- 
ingly sank  to  the  bottom.  The  overflow  of 
oil  from  the  surface  returned  to  the  still  per- 
fectly free  from  water  ;  and  during  the  re- 
mainder of  the  distillation  there  was  no 
possibility  of  further  trouble  or  anxiety  on 
account  of  water  in  the  still.  This  trap  is 
fitted  with  a  cock  at  the  bottom  of  it  ;  and 
when  you  turn  it  on  and  find  oil  present, 
you  may  rest  assured  that  no  water  is  there 
to  be  dealt  with.  Sometimes  it  happens 
that  water  is  present  in  the  oil  tanks  from 
which  the  oil  is  barreled  ;  and  if  the  tank  is 
well  run  down,. some  water  may  have  got 
into  the  barrels  among  the  oil  unperceived. 
In  this  way  water  may  find  its  way  into  a 
still  when  being  charged  from  the  barrels  or 
tank ;  but,  with  the  arrangement  I  have  here 
mentioned,  no  harm  can  result  from  its  pres- 
ence in  any  form  of  apparatus  for  the  manu- 
facture of  oil  gas. 

In  the  form  of  apparatus  I  have  adopted, 
I  get  the  benefit  of  a  combination  of  the 
three  methods  of  cracking  oils  I  have  al- 
ready brought  before  you.  Of  course,  you 
will  understand  that  the  conversion  of  oil 
into  gas  is  nothing  more  than  "oil  cracking  '' 
carried  to  the  extreme.  There  is  the  re- 
distillation and  condensation,  as  shown  by 
the  condenser  coil  in  connection  with  the 
still.  Then  I  get  the  back  pressure  on  the 
still  from  the  weight  on  the  gas-holders, 
which  enforces  distillation  under  pressure  ; 
and  then  I  have  the  direct  action  of  radiant 
heat  in  the  superheater. 

In  the  form  of  superheater  I  am  using  at 
present  I  have  a  number  of  discs  with  holes 
punched  over  the  one  half  of  each  disc;  and 
the  edges  of  the  discs  are  vandyked,  or 
niched.  These  discs  are  fitted  to  an  iron 
rod,  at  regular  intervals  from  each  other. 
The  end  disc  has  its  holes  downwards,  the 
next  one  has  its  holes  upward,  and  so  on  to 
the  end  ;  thus  giving  the  gas  a  zig-zag  tra- 
vel, and  making  it  come  in  closer  contact 
with  the  radiant  superheater.  My  reason 
for  giving  the  gas  this  kind  of  zig-zag  travel 
is  to  ensure  an  uniform  quality  of  gas  being 
made.  If  you  merely  pass  the  gas  through 
to  the  superheater  direct,  then  the  portion 
of  it.  which  is  nearest  the  sides  of  the  vessel 
is  decomposed  the  most.  The  central  por- 
tion is  of  a  heavier  nature  ;  and  I  am  strongly 
under  the  impression  that  this  mechanical 
mixture  of  the  molecules  (if  I  may  use  such 
an  expression)  is  one  great  cause  why  some 
makes  of  oil  gas  smoke  so  badly  when  being 
consumed  in  the  burners.  If  the  hydro- 
carbon molecules  are  of  an  uniform  charac- 
ter, then  you  will  have  a  gas  which  will  give 
satisfactory  results  on  being  consumed.  I 
am  quite  aware  that  a  proper  size  of  burner 
should  be  employed  for  burning  very  rich 
gases  ;  but  what  I  mean  to  convey  is  this, 
that  using  two  makes  of  oil  gas,  and  con- 
suming them  side  by  side  under  the  same 


conditions  in  every  respect  as  to  burners, 
pressure,  etc.,  you  will  find  that  the  gas 
which  has  been  the  result  of  uniform  de- 
composition will  give  more  satisfactory  re- 
sults than  the  gas  which  is  not  so  uniform 
in  its  composition — being  more  a  mechani- 
cal mixture  of  its  component  parts  than  a 
chemical  one.  Oil  gas  of  uniform  compo- 
sition blends  immediately  with  coal  gas, 
and,  I  believe,  has  no  tendency  to  layering 
in  large  holders  ;  and,  accordingly,  you 
should  have  no  variation  of  illuminating 
value  from  different  heights  of  the  gas- 
holder.— American  Manufacturer. 


ECONOMY  OF  GAS  IN  COOKING. 

IN  a  translation  made  from  a  French  pub- 
lication, The  American  Gas  Light  Jour- 
nal states  that  a  communication  made 
to  the  Hungarian  Gas  Manufacturers  at 
Presbourg  was  given  a  summary  of  the 
series  of  tests  made  by  Mr.  Buhe,  chief  en- 
gineer of  the  Continental  Gas  Company, 
last  year,  at  Dessau,  employing  the  cooking 
stoves  made  at  that  time  in  the  shops  of 
that  company.  The  results  of  these  tests 
showed  that  in  a  residence  of  ordinary  im- 
portance cooking  by  means  of  wood  and 
coal  costs  14.3  cents  daily,  while  this  cost 
with  gas  amonnts  to  only  10.7  cents.  From 
this  it  is  argued  that  even  without  speaking 
of  the  convenience  and  the  incomparable 
cleanliness  which  the  use  of  illuminating  gas 
presents,  it  has  over  solid  fuel  the  advantage 
of  making  possible,  even  in  the  preparation 
of  food  alone,  a  monthly  economy  of  about 
$4.  According  to  the  experiments  made 
for  several  years  by  the  municipal  works  at 
Leipzic,  a  consumption  of  700  cubic  feet  per 
month,  at  a  cost  of  98  cents,  is  sufficient  for 
families  composed  of  three  or  four  persons, 
for  preparing  all  the  ordinary  food  during 
the  space  of  one  month. 


ELECTRIC-LIGHT  METERS. 

FREDERIC  NICHOLS,  second  vice- 
president  of  the  Canadian  General 
Electric  Company,  Toronto;  J.  J. 
Wright,  general  manager,  Toronto  Electric 
Light  Company;  D.  A.  Starr  and  R.  A. 
Ross, of  the  Royal  Electric  Light  Company, 
Montreal;  C.  Berkley  Powell,  general  man- 
ager of  the  Standard  Electric  Company, 
Ottawa;  J.  W.  McRae  and  A.  A.  Dixon, 
Chaudiere  Electric  Light  Company,  Otta- 
wa, and  George  F.  MacDonald,  superin- 
tendent of  the  fire  alarm,  Ottawa,  waited 
on  the  Government  last  week  in  reference 
to  the  proposition  of  Controller  Wood  to 
pass  legislation  for  the  inspection  of  elec- 
tric-light meters  similar  to  that  of  gas  me- 
ters. The  delegation  spoke  of  the  advan- 
tages that  would  accrue  from  the  proposed 
bill,  and  urged  upon  the  Government  its 
passage  at  the  next  session  of  Parliament. 


Make  yourself  an  honest  man,  and  then 
you  may  be  sure  that  there  is  one  rogue  less 
in  the  world.  — Carlyle. 


HARDWARE, 


THE  NEW  INSOLVENCY  BILL. 

DRAFTS  of  the  new  Insolvency  bill 
which  has  been  prepared  by  the 
Minister  of  Finance  have  been  issued 
and  are  now  in  the  hands  of  the  different 
Boards  of  Trade  for  their  consideration. 
Among  its  provisions  are  these  : 

It  shall  be  the  duty  of  the  liquidator,  as 
soon  after  his  appointment  as  practicable, 
to  prepare  a  statement  from  the  insolvent's 
books  of  accounts  and  other  available  sourc- 
es, showing  the  assets  come  to  his  hands, 
the  value  thereof,  the  amount  and  ranking 
of  the  liabilities,  and  the  accounting,  so  far 
as  he  shall  be  able  to  do,  for  the  deficiency 
of  the  debtor's  assets  to  meet  his  liabilities, 
and  a  copy  of  such  report  shall  be  delivered 
to  the  insolvent,  who  shall  within  fourteen 
days  thereafter,  which  time  may  be  enlarged 
by  the  court  to  not  more  than  one  month, 
make  and  deliver  to  the  liquidator  a  declara- 
tion by  him  unJer  oath  as  to  the  correctness 
of  such  statement.  The  liquidator  shall  re- 
ceive such  remuneration  as  shall  be  voted 
him  by  the  creditors  or  by  the  inspectors, 
subject  to  the  review  of  the  court  or  judge, 
if  complained  of  by  the  liquidator  or  any  of 
the  creditors. 

If  the  debtor  holds  property  under  lease, 
the  liquidator  shall,  notwithstanding  any 
conditions  contained  in  such  lease,  have  the 
right  to  obtain  possession  of  the  premises 
for  their  use  as  liquidator  for  the  period  of 
two  months  next  after  the  issue  of  a  writ  of 
attachment,  and  the  liquidator,  in  the  ab- 
sence of  a  provision  in  said  lease,  rendering 
the  same  void  by  reason  of  the  debtor's  in- 
solvency, may  within  that  time,  with  the 
authority  of  the  creditors,  evidenced  by  a 
resolution  in  their  behalf,  passed  at  the  first 
meeting  of  creditors  or  any  adjournment 
thereof,  or  at  any  subsequent  meeting  duly 
called  for  that  purpose,  or  with  the  authority 
of  the  inspector  or  inspectors,  or  a  majority 
of  them,  evidenced  m  writing  under  his  or 
their  hands,  elect  to  retain  the  premises  for 
the  balance  of  the  term  covered  by  any  such 
lease,  in  which  case  the  assets  of  the  estate 
in  his  hands  shall  be  liable  to  the  landlord 
for  rent,  at  the  rate  secured  by  such  lease 
from  the  date  of  insolvency  to  the  end  of 
such  term,  or  until  he  shall  have  disposed  of 
said  term  to  a  purchaser,  who  shall  secure 
such  rent  to  the  satisfaction  of  the  landlord 
or  of  the  court  or  judge.  In  the  event  of  the 
liquidator  not  so  electing  to  retain  the  pre- 
mises, he  and  the  assets  of  the  estate  in  his 
hands  shall  be  liable  only  for  rent  for  the 
premises,  at  the  rate  aforesaid,  during  the 
time  he  shall  actually  retain  possession 
thereof. 

No  landlord  shall  be  entitled  to  distrain 
upon  any  goods  in  the  custody  of  any  guar- 
dian or  liquidator,  and  any  landlord  having 
distrained  upon  any  goods  of  the  debtor  be- 
fore the  same  shall  have  come  into  the  pos- 
session of  any  guardian  or  liquidator,  shall 
be   bound   on  demand  to  deliver   up  such 


goods,  subject  to  the  rights  of  the  landlord 
to  his  preferential  claim  for  rent.  Clerks 
and  other  persons  in  the  employ  of  the  in- 
solvent in  or  about  his  business  or  trade  at 
the  time  of  the  assignment,  or  the  issue  of  a 
writ  of  attachment,  or  within  one  month 
prior  thereto,  shall  be  collocated  in  the  divi- 
dend sheet  by  special  privilege  for  any  ar- 
rears or  wages  due  and  unpaid  to  them  at 
the  time  of  the  execution  of  a  deed  of  as- 
signment, or  of  the  issue  of  a  writ  of  attach- 
ment, not  exceeding  three  months  of  such 
arrears. 

If,  after  the  expiration  of  one  year  from 
the  date  of  insolvency,  the  insolvent  has  not 
obtained  from  the  required  proportion  of  his 
creditors  a  consent  to  his  discharge,  he  may 
apply  by  petition  to  the  court  to  grant  him 
his  discharge,  and  must  at  least  thirty  days 
before  such  application  send  to  each  of  his 
creditors,  whose  claims  amount  to  $100  and 
upwards,  notice  of  such  application." 


A  MAMMOTH  STORE. 

AMONG  the  many  handsome  business 
houses  that  now  line  both  sides  of 
Broadway  none  stand  out  more  pro- 
minently than  that  of  Messrs.  A.  &  W. 
Johnston,  the  enterprising  dry  goods,  hard- 
ware and  general  merchants,  on  East  Broad- 
way, opposite  the  Paisley  house.  For  some 
months  an  army  of  masons,  bricklayers,  car- 
penters, painters  and  plumbers  have  been 
industriously  laboring  to  complete  these  im- 
mense warerooms,  and  last  week  the  firm 
took  possession  of  their  new  premises.  For 
days  the  large  staff  of  employees  were  busily 
engaged  removing  the  vast  stock  of  goods 
from  the  stores  in  the  Jackson  block,  and 
new  goods  were  being  rushed  in  from  the 
railway  sheds.  Notwithstanding  the  im- 
mense quantity  of  merchandise  of  every  de- 
scription that  has  been  handled  everything 
is  now  shipshape.  The  building  is  36  feet 
wide  by  132  feet  in  depth,  with  a  wing  in 
the  rear  40x50  feet.  The  plate  glass  front 
extends  the  full  36  feet,  and  there  are  two 
entrances,  one  leading  into  the  dress  and 
dry  goods  departments  and  the  other  to  the 
hardware  and  stove  departments,  a  double 
line  of  shelving  running  down  the  centre 
some  80  feet.  The  west  front  is  devoted  to 
dress  goods,  and  the  great  plate  windows 
give  the  purchaser  every  chance  to  examine 
the  quality  and  color  of  these  fine  materials. 
Under  large  sheets  of  plate  glass  set  in  the 
counter  top  are  brilliant  exhibits  of  ribbons, 
rich  and  rare.  Next  we  come  to  the  notions 
—  gloves,  hosiery,  corsets,  etc. — and  then  the 
prints,  tweeds  and  staple  goods.  On  the 
same  side  of  the  main  floor  the  centre  shelv- 
ing is  filled  with  a  fine  line  of  footwear — 
boots,  shoes,  rubbers  and  overshoes — from 
the  best  makers,  and  further  on  a  fresh 
stock  of  staple  groceries  fills  up  the  shelv- 
ing. Here  will  also  be  found  ladies'  fur 
coats  and  mantles,  caps  and  muffs  ;  also 
gents'  fur  overcoats,  in  short,  every  descrip- 


tion of  fur  goods,  including  robes.  Descend- 
ing to  the  basement,  in  the  rear  we  find  piles 
of  ready-made  clothing,  in  solid  goods, 
beautifully  finished,  from  the  most  reliable 
manufacturers,  and  a  full  line  of  gents'  fur- 
nishings, hats,  caps,  etc.  Here  also  is  room 
for  a  great  stock  of  crockery,  which  will  be 
introduced  within  the  next  thirty  days,  and 
which  the  Messrs.  Johnston  propose  to  go 
extensively  into.  In  the  rear  of  the  dry 
goods  department  and  at  the  elevation  of 
four  feet  from  the  main  floor  is  the  millinery 
shop  and  work  rooms— 24x30  feet.  These 
handsome  rooms  are  in  charge  of  Miss  Kerr. 
Ascending  to  the  upper  flat,  we  reach  the 
carpet  and  curtain  department,  and  here  we 
find  ourselves  literally  bathed  in  a  flood  of 
sunshine  from  a  skylight  10x40  feet,  which 
illumines  the  centre  of  both  the  ground  and 
upper  flats.  This  room,  with  its  piles  of  car- 
pets— Moquett,  Axminster,  Tapestry,  Brus- 
sels, wools,  unions  and  hemps — is  luxurious 
to  a  degree.  Returning  to  the  front  of 
the  main  floor  we  find  on  the  east  side  table 
and  pocket  cutlery  and  plated  ware,  hall, 
library  and  hand  lamps,  shelf  hardware  of 
every  description,  carpenters'  and  carriage 
makers'  edge  tools,  axes  and  cross-cut  saws. 
A  full  line  of  coal  and  wood  heating  and 
cook  stoves  of  all  the  standard  makes,  and 
a  big  assortment  of  manufactured  tinware. 
Then  we  see  paints,  oils,  glass  and  general 
builders'  and  painters'  supplies,  and  shelves 
stacked  up  with  ready-mixed  house  and  car- 
riage paints.  The  ready-mixed  paints  are 
very  convenient.  Ascending  the  elevation 
we  find  carriage-makers'  and  blacksmiths' 
hardware — springs,  axles,  etc.  ;  also  steam 
and  pipe  fittings.  In  the  rear  there  are  two 
store-rooms,  22x50  feet.  The  lower  floor  is 
devoted  to  heavy  goods,  such  as  nails,  horse- 
shoes, horse-nails,  wire,  and  the  reserve 
stock  of  heavy  groceries.  It  is  also  used  as 
a  general  packing,  unpacking  and  ship- 
ping room.  Upstairs  is  carriage  and  wagon- 
makers'  woodwork — hubs,  spokes,  wheels, 
cutter  and  sleigh  runners — and  a  reserve 
stock  of  harvest  tools,  spades,  shovels  and 
the  like.  Ihe  upstairs  front,  36x60,  is  at 
present  being  used  as  a  general  storage 
room,  and  it  is  jammed  to  the  doors  with 
extra  stock.  The  main  cellar  is  36x80  feet, 
the  flooring  is  of  Portland  cement,  and  the 
whole  is  thoroughly  drained.  Bar  iron  and 
steel,  iron  piping  and  produce  are  stored 
here.  The  great  building  is  heated  by  two 
large  furnaces,  one  coal  and  one  wood.  To 
give  some  idea  of  the  immense  size  of  A.  & 
W.  Johnston's  new  premises,  we  may  just 
state  that  whereas  the  floor  space  of  the 
average  store  is  about  1,200  feet,  "  Cheap- 
side"  includes  no  less  than  12,636  feet  of 
floor  space,  and  every  inch  of  this  is  or  soon 
will  be  utilized.  A.  &  W.  Johnston  com- 
menced business  in  Orangeville  about  fifteen 
years  ago,  and  ever  since  then  they  have 
been  steadily  increasing  their  trade  and 
branching  out  into  many  different  lines  of 
trade,  which  they  at  present  deal  so  exten- 
sively in,  and  are  now  gradually  drawing  the 
bulk  of  Orangeville' s  trade  to  the  east  end 
of  the  town. — Banner,  Orangeville. 


HARDWARE. 


H.  S.  HOWLAND,  SONS  &  CO. 


No.  37  Front  Street  West,    TOFOIltO. 


P 


Orders  Solicited, 


Wholesale  Hardware. 


The  Toronto  Lead  and  Color  Co. 


LIMITED 


MANUFACTURERS    OF 


Pure  Prepared  Paints,  Pure  "Star"  White  Lead 

Carriage  Varnish  Colors,  Coach  Colors,  Etc. 

Are  prepared  to  offer  all  their  lines  at  lowest  cut  prices. 

WE  ARE  NOT  IN  THE  INJUNCTION  BUSINESS.  2ft  ^oLT^^et^ 

14, 16,  18  and  20  Jhe    TorQnto    Lea(J    and 

ColOr    CO.,    Limited. 


Pearl  Street, 
TORONTO,  ONT. 


TRADE  WITH  TRINIDAD  GROWING. 

HON.  MR.  BOWELL,  Minister  of 
Trade  and  Finance,  has  received  a 
report  from  Mr.  Tripp,  commercial 
agent  for  the  Government  of  Canada  at 
Trinidad,  West  Indies.  Mr.  Tripp  says 
that  the  colony  has  just  floated  a  loan  for 
$2,000,000,  of  which  sum  $1,250,000  is  to  be 
expended  in  railway  extension.  These  rail- 
ways, by  opening  up  new  sections  of  country, 
will,  it  is  thought,  give  a  great  impetus  to 
agriculture.  There  are  practically  no  manu- 
factories on  the  island,  and  Mr.  Tripp  says 
that  if  there  are  any  makers  of  fruit-drying 
machinery  in  Canada,  they  might  with 
profit  direct  their  attention  to  the  West 
Indies,  as  machinery  of  this  class  is 
required,  particularly  for  drying  the  cocoa 
bean.  A  consignment  of  Canadian  plated 
ware  was  recently  received  in  Trinidad, 
and  compared  both  as  regards  price 
and  artistic  finish  with  the  United  States 
product.  Mr.  Tripp  makes  a  number  of 
practical  suggestions  for  the  improvement 
of  the  steamship  service  from  Canada.  He 
thinks  that  a  number  of  the  minor  ports  of 
call  should  be  omitted  in  order  to  facilitate 
the  service.     Complaints  are  prevalent  both 


as  regards  railway  freights  on  small  lots  and 
steamship  rates  also.  At  times  Pickford  & 
Black's  service  is  inadequate  to  meet  the 
requirements  of  the  trade,  and  it  has  hap- 
pened that  freight  has  had  to  be  left  behind 
owing  to  the  overcrowded  state  of  the  steam- 
ers. One  establishment  in  Trinidad  was 
closed  for  a  month  on  this  account. 


CLAIMS  FOR  LOST  FREIGHT. 

ONE  of  the  annoying  circumstances 
that  merchants  have  to  complain  of 
is  the  delay  in  the  adjustment  and 
payment  of  claims  for  freight  lost  in  transit. 
Losses  of  this  kind  will  occur  with  greater 
or  lesser  frequency,  but  the  transportation 
companies  take  their  own  time  in  looking 
them  up  and  settling  them.  A  merchant 
receives  advices  that  certain  goods  have 
been  shipped  to  him  on  a  given  date.  He 
waits  patiently  for  the  arrival  of  his  goods. 
He  needs  them,  and  by  not  having  them 
disappoints  his  customers  and  loses  trade. 
By-and-bye  perhaps  a  part  of  the  consign- 
ment comes  to  hand,  but  a  package  or  two 
is  short.  He  waits  fearing  to  duplicate  the 
part  of  the  order  that  is  short,  thinking  the 
missing  goods  will  come,  but  he  is  dis- 
appointed.    He    then    files    claim    for    the 


amount.  He  is  required  to  send  with  the 
claim  the  purchase  bill,  bill  of  lading,  freight 
receipt,  and  what  not.  In  due  course  he  is 
advised  that  the  claim  has  been  received 
and  recorded  and  numbered.  He  waits  a 
month  or  two,  thinks  that  time  enough  has 
elapsed  for  the  adjustment  of  so  simple  a 
claim,  and  writes  to  the  claim  agent,  calling 
attention  to  his  claim.  He  is  advised  that 
the  matter  is  in  course  of  investigation,  and 
will  be  decided  upon  in  due  time.  He  waits 
another  month  or  two  and  writes  again. 
After  several  months  he  is  advised  that  the 
claim  has  been  allowed,  and  that  voucher 
for  the  amount  has  been  ordered.  He 
thinks  surely  now  that  he  will  soon  get  his 
money,  but  another  month  or  two  goes  by, 
and  still  the  claim  is  not  paid.  He  is  now 
thoroughly  out  of  patience,  and  writes  the 
claim  agent  a  pretty  sharp  letter,  intimating 
that  he  will  appeal  to  the  courts  if  the  claim 
is  not  settled  at  once,  and  after  another 
delay  of  greater  or  lesser  length  receives  his 
voucher. 

I  do  not  know  whether  all  merchants 
have  such  experiences  or  not,  but  the  writer 
has  had  several  of  them,  and  it  seems  to  be 
the  rule  with  the  transportation  company 
that  he  is  principally  dependent  upon  to 
haul  his  goods.  The  only  remedy  is  for 
merchants,  when  they  have  occasion  to  make 
claim  for  losses,  to  bring  suit  at  once.  This 
practice,  if  generally  adopted,  might  induce 
transportation  companies  to  pay  more 
promptly. — J.  C.  Watkins,  in  Trade. 


HARDWARE. 


THE  GASOLINE  STOVE  TRADE. 

THIS  year  will  be  the  fifth  season  for 
the  new  process  gasoline  stove.  This 
stove  was  first  tested  by  consumers  in 
1890,  and  met  with  immediate  favor.  There 
was  much  skepticism  at  that  time  among 
manufacturers  of  the  old  style  generator 
stoves,  who  considered  the  new  candidate 
for  honors  as  a  short-lived  weakling  who 
might  command  some  trade  for  a  year  or 
two  on  account  of  novelty,  and  would  then 
gently  fade  and:pass  into  oblivion.  The  new- 
comer has,  however,  not  only  survived  the 
perils  of  its  first  and  second  seasons  but  has 
made  steady  progress  in  supplanting  the 
old  system.  It  is  estimated  that  about  two- 
thirds  of  all  the  gasoline  stoves  sold  in  1893 
were  new  process  stoves,  and  next  year  the 
proportion  promises  to  be  still  greater,  as  all 
the  manufacturers  are  bestowing  most  of 
their  energy  on  new  process  goods.  They 
are  not  neglecting  the  generator  stoves,  and 
continue  to  make  improvements  in  that  line 
so  as  to  hold  their  trade  at  all  points,  but 
their  greatest  efforts  are  being  made  in  their 
new  process  styles. 

The  results  of  the  coming  year  are  being 
awaited  with  a  great  deal  of  interest  and 
some  anxiety.  While  the  stove  trade,  to  a 
very  great  extent,  moves  in  an  orbit  of  its 
own,  and  is  not  usually  much  affected  by 
prosperity  or  adversity  in  other  branches  of 
business,  yet  the  depression  in  business  now 
prevailing  is  of  such  an  unusual  character 
and  so  much  more  severe  than  any  known 
for  many  years  that  the  stove  trade  can 
hardly  expect  to  escape  from  sympathetic 
influences  which  mav  restrict  sales.  It  is 
true  that  in  times  of  great  prosperity  stoves 
are  not  bought  more  freely,  but  only  to  meet 
the  family  necessity,  and  the  argument  may 
be  made  that  necessities  have  to  be  provided 
for  even  when  times  are  bad,  but  when  rigid 
economy  in  domestic  expenditures  must  be 
enforced  it  is  surprising  how  the  consump- 
tion of  the  greatest  necessities  can  be  cur- 
tailed. Still,  it  must  be  borne  in  mind  that 
the  largest  part  of  the  gasoline  stove  trade 
is  done  in  rural  communities  either  among 
farmers  or  those  whose  business  is  inter- 
woven with  that  of  farmers,  and  they  are  not 
so  seriously  affected  by  the  business  depres- 
sion as  manufacturing  and  commercial  in- 
terests. Another  point  to  be  considered  this 
year  is  the  durability  of  the  new-process 
stoves,  which  have  now  been  used  long 
enough  to  be  fairly  tested.  It  is  expected 
by  some  manufacturers  that  this  year  may 
develop  a  very  grsat  demand  for  repairs  to 
the  new  process  stoves  sold  in  the  years 
from  1890  to  1892,  and  if  such  repairs  are  of 
a  more  serious  character  than  for  the  old 
style  generator  stoves  a  reaction  in  favor  of 
the  latter  mi^ht  be  looked  for. 

This  contingency,  however,  will  be  met 
by  the  manufacturers  with  the  evidence  in 
the  later  constructions  that  weak  points  have 
been    strengthened    and  greater   durability 


insured.  Whatever  defects  may  have  exist- 
ed in  the  earlier  stoves  have  all  been  cor- 
rected as  they  developed,  and  the  new  pro- 
cess stove  of  to-day  is  as  thoroughly  reliable 
an  apparatus  as  the  generator  stove  had 
become  when  its  rival  sprang  into  existence. 
The  further  fact  has  also  been  demonstrat- 
ed in  favor  of  the  new  process  stove  that,  in 
case  a  poor  quality  of  gasoline  is  furnished 
by  a  dealer,  the  new  process  stove  will  con- 
tinue to  work  with  fair  satisfaction  under 
conditions  which  would  cause  the  old  style 
generator  stove  to  clog  up  and  almos%  if  not 
entirely,  cease  to  operate. 

It  is  noteworthy  in  this  connection  that 
very  few  changes  have  been  made  in  the 
new  process  stoves  since  they  were  first 
brought  out.  The  principle  has  not  been 
modified  in  any  important  particular.  Chang- 
es have  been  made  in  the  construction  of 
parts  of  the  apparatus,  to  insure  greater  dur- 
ability, as  mentioned  above,  but  the  new 
process  stove  of  1890  looks  very  much  like 
the  new  process  stove  which  is  now  being 
made  for  the  season  of  1894.  It  was  not  the 
case  with  the  old  style  generator  stove,  in 
which  modifications  were  being  constantly 
made  and  new  patterns  were  brought  out 
almost  as  regularly  as  the  season  changed. 
It  is  not  often  that  a  new  idea,  such  as  that 
of  the  new  process  stove,  is  brought  forth  in 
such  well  conceived  shape  that  it  is  retained 
by  a  variety  of  manufacturers,  all  of  them 
ingenious  and  all  of  them  ready  to  seize  with 
alacrity  any  improvement  on  the  methods  of 
their  competitors.—  Metal  Worker. 


IMPROVED  MILK  CAN  TRIMMINGS. 


I 


tf  T  HAVE  been  anxious  to  see  you,"  ex- 
claimed Mr.  Webb,  representing 
Thos.  Davidson  &  Co..  Montreal,  to 
a  Hardware  reporter  the  other  day,  "  as  I 
have  found  that  any  special  lines  that  we 
have  advertised  in  Hardware  have  been 
noticed  by  the  trade.  I  told  one  of  your 
people  some  time  ago  that  we  were  getting 
out  a  new  milk  can  bottom  ;  here  it  is.  You 
see  the  outside  hoop  is  made  of  the  best 
quality  steel,  tinned  alter  it  is  cut  into  strips, 
the  edges  are  specially  tinned,  making  them 
easier  to  solder.  Neither  will  they  rust  Then 
the  hoop  is  flanged  round  (a  patent  is  being 
taken  out  for  this)  the  inside  piece  at  the 
bottom,  making  the  bottom  practically  in 
one  piece,  doing  away  with  the  last  year's 
nuisance,  namely,  an  inside  riveted  band, 
which  was  so  easily  torn  off,  besides  making 
a  smooth  edge,  which  slides  more  easily 
along  the  ground,  and  does  not  damage  far- 
mers' waggons,  etc.  Between  the  hoop  and 
the  bottom  proper  sufficient  space  is  left  to 
allow  the  body  to  be  inserted  X  inch,  flang- 
ing, so  that  once  soldered  a  perfectly  solid 
joint  is  obtained.  Our  trimmings  this  year 
are  all  that  can  be  desired.  These  improve- 
ments will  save  time  and  make  a  stronger 
and  better  can  when  finished.  These  goods 
sell  themselves,  "  continued  Mr.  Webb  ;"  in 


fact  the  only  thing  that  bothers  me  is  :  if 
orders  come  in  as  quickly  in  the  future  as 
they  have  been  in  the  past  we  will  be  taxed 
to  our  utmost  capacity  to  fill  them.  By  the 
way,  there's  our  new  steel  creamer  tap  !  You 
see  it  will  not  melt  from  the  heat  of  the  sol- 
dering iron,  is  perfectly  tight,  and  is  much 
cheaper  than  anything  on  the  market." 


ARTIFICIAL  SUNLIGHT. 

FOLLOWING  is  the  account  of  the  pro- 
duction of  light  by  artificial  means 
given  in  an  exchange  :  In  a  dark  room 
with  alternating  currents  of  800,000  voltage, 
Nicola  Tesla,  by  means  of  atmospheric 
vibrations,  caused  a  faint  glow  of  light  to 
appear.  Explaining  the  phenomena,  he 
said:  "If  I  can  increase  the  atmospheric 
vibrations, say  10,000,000,000  times,  I  can  pro- 
duce sunlight  in  this  room.  Of  course  I  can  in- 
crease the  vibrations  by  increasing  the  volt- 
age. I  can  make  the  voltage  8,000,000  as 
easily  as  800,000,  but  I  am  not  ready  to 
handle  8,000,000  volts  of  electricity.  Cur- 
rents of  such  strength  would  kill  everybody 
in  the  room.  I  expect,  however,  to  learn 
how  to  control  a  large  voltage.  When  I 
have  increased  the  atmospheric  vibrations, 
perhaps  1,000  times,  the  phenomena  will  be 
no  longer  electricity.  It  will  be  light.  I  am 
satisfied  that  sunlight  can  be  made  from 
electricity  without  doing  harm  to  anybody, 
and  I  expect  to  discover  how  it  is  done. 


WHAT  THE  TRADE  PAPERS  DO. 

IT  is  safe  to  say  that  trade  papers  are 
more  carefully  read  by  their  patrons  than 
any  other  papers  published,  because 
they  give  the  classified  news  of  the  trades 
they  represent,  says  an  exchange.  This  is 
found  not  only  in  the  reading  columns  but 
in  the  advertisements  as  well.  In  fact,  the 
advertisements  are  usually  scanned  with 
more  care  than  the  remainder  of  the  paper. 
There  is  no  doubt  that  the  trade  press  to-day 
exerts  more  influence  in  developing  the 
manufacturing  resources  of  the  country  and 
pushing  forward  the  car  of  progress  than  all 
other  papers  besides.  As  such  it  is  worthy 
of  the  generous  support  it  is  receiving  and 
the  endorsation  it  has  from  all  classes  of 
business. 
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HARDWARE. 


SOLID   EMERY   WHEELS. 

THE  distinctive  feature  of  the  various 
makes  of  solid  emery  wheels  is  in 
the  kind  and  quality  of  the  cement 
used.  They  may  be  divided  into,  first, 
wheels  in  which  are  used  gums  like  rubber 
and  shellac ;  second,  those  cemented  under 
hydraulic  pressure,  and  dried  and  seasoned, 
like  the  Northampton  and  Tanite  wheels  ; 
third,  wheels  made  by  pressure  and  mould- 
ing, and  cured  by  heat,  like  the  Hart  or 
Detroit  wheels  ;  and  fourth,  the  several 
vitrified  makes,  in  which  a  flux  is  melted 
into  a  cement. 

No  one  kind  of  wheel  is  the  best  for 
every  kind  of  work.  The  rubber  cement 
has  to  be  softened  and  melted  by  frictional 
heat  before  the  emery  will  cut  without  glaz- 
ing, and  this  takes  much  extra  power. 
Other  cements  are  not  good  conductors  of 
heat,  and  cause  the  surface  of  the  wheel, 
if  used  dry,  to  flake  out  or  "  spall  "  off. 
Vitrified  wheels  have  to  be  watched  rare- 
fully,  as  they  are  of  a  brittle,  glassy  natuie, 
easily  cracked  by  a  blow.  In  fact,  emery 
wheels  are  like  steam  boilers — very  useful, 
but  must  be  in  good  condition  to  stand  the 
strain,  and  should  have  intelligent  care,  with 
frequent  inspection.  They  should  also  be 
kept  round,  as,  if  out  of  round,  they  cut 
only  on  the  high  side,  and  thus  waste  the 
time  of  the  workman,  and  also  are  worn 
into  cams  and  strike  a  dangerous  blow, 
whereas  a  round  wheel  gives  a  continuous 
cut  the  whole  circle.  A  careless  workman, 
bringing  his  castings  against  the  wheel 
with  a  blow  as  he  starts  grinding,  causes 
many  wheels  to  get  out  of  round,  while  a 
careful  grinder  seldom  gets  a  good  wheel 
much  out  of  round. 

The  best  cement  is  one  that  binds  the 
emery  together  with  sufficient  strength  to 
resist  the  centrifugal  strain  due  to  the  high 
speed  at  which  emery  wheels  cut  best,  about 
5,000  feet  surface  speed  per  minute.  It 
must  not  soften  by  frictional  heat,  nor  glaze, 
nor  burst,  nor  become  brittle  and  break  with 
cold.  It  must  not  hold  the  cutting  grains 
until  they  are  too  dull  to  cut ;  nor  release 
them  so  readily  as  to  waste  away  the  wheel 


too  fast.  It  must  be  capable  of  being  thor- 
oughly mixed  evenly  with  the  grain  emery, 
so  that  the  wheel  may  not  have  either  hard 
or  soft  spots  and  be  out  of  balance,  and  it 
must  also  be  capable  of  being  tempered  to 
suit  different  kinds  of  metal  or  work.  As' 
great  care  and  skill  is  required  to  select  and 
use  only  pure  and  strong  chemicals  in  these 
cements,  and  as  careful,  skilled  workmen 
are  necessary  to  manipulate  and  use  them 
aright,  one  runs  great  risks  in  buying  wheels 
to  buy  from  any  but  well-known,  experienced 
and  thoroughly  responsible  makers. — J. 
Wendell  Cole,  in  Cassier's  Magazine. 


THE  ANCIENT  TIN  PEDDLER. 

EVERY  middle-aged  person  who  has 
ever  lived  in  the  country  has  a  vivid 
recollection  of  the  old-fashioned  tin 
peddler,  vvrites  an  observant  correspondent 
in  an  exchange.  He  was  generally  a  long- 
limbed,  lean  man  of  uncertain  age,  chin 
whiskers,  pepper-and-salt  suit,  unfailing 
good  nature,  and  a  propensity  to  peddle 
news  as  well  as  tinware.  He  had  a  faded 
red  cart,  drawn  by  a  long  sorrel  horse,  who 
was  always  sleepy,  and  did  not  mind  stand- 
ing half  a  day  before  a  customer's  house, 
while  his  master  gathered  up  rags,  old  rub- 
bers, old  iron,  butter,  dried  apples,  eggs, 
and  the  various  other  things  that  the  farm- 
ers'good  wives  had  to  exchange  for  new  tin 
pans  and  pails  and  dippers.  What  a  mu- 
seum the  inside  of  that  cart  was  to  the 
younger  members  of  the  rural  families  along 
the  peddler's  route,  and  how  they  liked  to 
climb  upon  the  wheel  and  peep,  when  the 
side  flap  of  the  cart  was  opened,  at  the 
bright  and  shining  array  of  things  stored 
within. 

The  tin  peddler  always  had  a  store  of 
news  on  hand.  He  knew  who  had  died  and 
all  the  particulars,  and  that  kind  of  inform- 
ation used  to  be  very  acceptable  to  the  com- 
munity among  whom  he  traveled.  He  knew 
all  about  the  new  enagements,  and  about 
the  broken  engagements ;  he  could  tell  just 
what  his  folks  said,  and  what  her  folks  said, 
and  what  the  couple  under  consideration 
would  have  for  a  "  setting    out,''  and  who 


would  be  invited  to  the  wedding  He  knew 
all  about  how  many,  bushels  of  potatoes 
each  farmer  had  planted,  and  could  foretell 
with  tolerable  accuracy  the  size  of  the  crop 
he  might  expect.  He  weighed  the  rags 
with  a  big  set  of  steel-yards,  and  paid  a 
price  for  them  that  would  strike  the  rag 
merchant  of  to-day  with  consternation.  He 
always  had  a  stock  of  compliments  for  ihe 
young  girls ;  he  gave  the  boys  tops  or  tin 
tiumpets  in  return  for  a  couple  of  quarts  of 
oats  for  old  Billy,  and  he  stopped  to  dinner 
at  regular  places,  and  paid  for  his  meal  in 
tinware.  He  was  always  jolly,  he  was  never 
sick,  his  horse  lived  to  die  of  old  age,  his 
cart  always  kept  the  same  faded  red  color, 
though  it  was  never  painted  after  the  first 
time,  and  the  same  old  stock  was  always  to 
be  found  in  its  capacious  and  delightful 
interior. 

The  old  tin  peddler  has  passed  away, 
though  occasionally  specimens  of  his  time 
may  be  seen  in  remote  New  England  sec- 
tions ;  but  they  are  not  the  same  —  they  are 
more  modern,  more  full  of  the  push  and 
bustle  of  the  nineteenth-century  hurry  — 
and  they  have  no  time  for  news  or  gossip, 
and  they  don't  pay  enough  for  rags  to  re- 
munerate you  for  the  trouble  of  saving  them 
up. — N.  Y.  Hardware. 


A   UNIQUE  GUN  DISPLAY. 

NEARLY  a  century  and  a  quarter  of 
gun  making  is  shown  in  the  window 
exhibit  of  a  large  firm  down  town 
that  deals  in  firearms,  says  a  New  York  ex- 
change. There  is  an  old  flintlock  musket  of 
the  kind  used  by  the  soldiers  of  1776,  and 
up  to  1820  ;  another  of  an  improved  type 
that  was  in  use  from  1820  until  1840  ;  a 
Prussian  percussion  musket  such  as  was 
used  from  1840  until  i860;  a  Springfield 
rifle  of  the  pattern  carried  by  the  Northern 
troops  from  i860  until  1865  ;  a  Springfield 
breechloading  rifle, a  Spencer  repeating  rifle, 
and  an  up-to-date  American  lifle  of  the 
most  recent  sort.  The  collection  also  shows 
a  Prussian  needle  gun  of  the  eailiest  type, 
and  during  business  hours  it  is  always  being 
studied  by  an  interested  group  of  spectators. 
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A  DEBT  DUE   THE  BOYS. 

RETAIL  dealers  do  not  always  realize 
how  much  they  owe  to  the  traveling 
men,  not  in  dollars,  but  for  those  sug- 
gestions which,  when  followed,  are  assured 
of  producing  profitable  results,  says  Hard- 
ware Reporter.  A  traveling  man  covers  a 
wide  field  and  comes  in  contact  with  a  great 
many  people.  He  learns  their  methods,  and 
can  pick  the  good  ones  from  the  bad,  know- 
ing why  one  man  has  failed,  or  through 
what  means  another  has  achieved  success. 
He  gives  his  impressions  to  the  dealer,  not 
as  if  he  were  laying  down  the  law,  but  with 
the  kindliest  intentions,  and  when  these  are 
received  in  a  like  spirit,  and  acted  upon, 
the  dealer  will  find  that  he  has  had  some- 
thing to  learn,  and  can  profit  by  what  has 
been  told  him. 

A  retail  dealer  in  one  of  the  smaller  towns 
is  apt  to  become  localized,  to  be  influenced 
by  his  immediate  surroundings,  and  not  be 
able  to  see  beyond  his  personal  horizon  and 
that  of  his  neighbors.  The  traveler  comes 
in  from  a  broader  field,  possessed  of  broader 
ideas,  and,  if  he  is  well  up  in  his  business, 
he  can  give  the  dealer  more  points  about 
what  is  going  on  in  trade,  what  is  new  and 
what  is  now  in  demand  at  other  places,  than 
the  dealer  could  learn  in  a  month  by  staying 
at  home.  The  boys  are  traveling  encyclo- 
paedias of  fact,  and,  like  all  encyclopaedias, 
they  are  ready  to  be  consulted,  yet  the 
dealer  does  not  always  know  how  much  of 
his  own  success  is  due  to  those  who,  he 
thinks,  are  only  trying  to  sell  their  goods. 
The  boys  do  more  than  this.  They  can,  and 
will,  show  their  customer  how  best  to  sell 
his  goods  in  turn. 


ANCIENT  GLASS. 

IT  used  to  be  cited  as  an  historic  paradox 
that  the  same  men  who  carried  the  man- 
ufacture of  glass  beads,  vases  and  other 
articles  of  glassware  to  such  wondrous  per- 
fection never  thought  of  glazing  their  win- 
dows,says  airexchange.  Arbuthnot  caught 
the  public  fancy  with  this  epigram,  "  The 
polite  Augustus,  Emperor  of  the  world,  had 
neither  glass  in  his  windows  nor  shirt  to  his 
back."  But  Arbuthnot's  epigram  is  inex- 
act, says  The  Connoisseur.  Long  before 
he  wrote,  the  bathroom  in  Diomede's  villa 
at  Pompeii  had  been  uncovered  with  four 
panes  of  glass  in  situ.  Since  that  first  reve- 
lation of  window  panes  of  Pompeii,  which 
caused  more  excitement  among  the  learned 
probably  than  any  of  the  grand  discoveries 
there,  several  other  instances  have  come  to 
light.  A  window  in  the  roof  of  the  public 
baths  had  one  single  pane  no  less  than  three 
feet  eight  inches  high  —dimensions  which 
could  not  have  been  matched  until  a  time 
comparatively  recent.  It  is  not  surprising, 
however,  that  even  scholars  should  have 
made  such  a  mistake,  for  the  glazing  of 
windows  —  with  glass  —  is  nowhere  men- 
tioned by  classic  authors.     They  allude  to 


the  matter  often  enough,  as  in  Juvenal's 
fourth  satire,  where  Crispinus  is  told  that 
he  had  better  have  "made  up"  to  the  rich 
old  woman  whose  litter  is  glaced  with 
transparent  stones.  Guided  by  this  and 
other  references,  scholars  took  for  granted 
that  talc  was  used  whenever  glazing  is  men- 
tioned. Such  was  the  usage  in  Russia  until 
Peter  the  Great's  time.  George  Tuberville, 
resident  there  in  1  568,  sent  rhymed  descrip- 
tive letters  to  his  friend,  Master  Edward 
Dancie,  wherein  he  says  : 

They  have  no  English  glass  ;  of  slices  of  a  rock 
Called  kuda  they  their  windows  make,  which  English 

glass  doth  mock. 
They  cut  it  very  thin,  and  sew  it  with  a  thread, 
In  pretty  order,  like  to  panes,  to  serve   their   present 

need. 
No  other  glass,  good  faith  !  doth  give  a  better  light. 
And  sure  the  rock  is  nothing  rich,  the  cost  is  very  slight. 


IMPORTATION  GLASS  ORDERS. 

NOW  is  the  season  of  the  year  the  trade 
are  placing  their  import  orders  for 
window  glass.  It  is  necessary  that 
these  orders  should  go  in  at  once  that  the 
factories  may  have  time  to  select  good  glass 
and  have  it  well  packed ;  also  that  it  may 
arrive  in  this  country  upon  the  opening  of 
navigation  and  the  season's  trade.  The 
trade,  in  placing  their  orders,  should  insist 
upon  their  being  filled  with  some  well-known 
brand,  as  without  doubt  there  are  upon  the 
foreign  markets  large  slocks  of  inferior  qual- 
ities of  glass  and  accumulations  left  over  from 
last  season.  Inferior  glass  would  not  be 
cheap  at  any  price ;  the  trade  in  this  coun- 
try want  a  good  glass. 

There  is  also  some  talk  of  the  Govern- 
ment making  a  decided  change  in  the  tariff 
on  glass.  There  is  no  window  glass  manu- 
factured in  Canada  at  the  present  time,  so 
that  the  Government  could  not  injure  any 
factory  by  a  reduction  in  the  tariff.  There- 
fore, it  will  be  in  order  when  placing  orders 
for  glass  to  see  that  in  the  contract  there  is 
a  provision  for  this  change.  All  orders 
should  be  booked  subject  to  any  change 
which  may  take  place  in  the  tariff.  These 
are  points  which  no  dealer  should  overlook. 


A  UNIQUE  CURLING  IRON. 

CURLING  irons  with  a  flame  in  the 
handle,  which  keeps  the  iron  hot  all 
the  time  it  isin  use,  have(says  House- 
furnishings  Review)  just  been  introduced. 
The  handle  is  of  hard  rubber,  inside  of 
which  is  a  metal  tube.  The  tube  is  filled 
with  cotton,  which  a  thumb-screw  at  the 
lower  end  of  the  tube  permits  being  satur- 
ated with  alcohol.  The  curler  opens  by 
means  of  a  hinge  at  the  metal  bulb,  at  which 
end  of  the  handle  is  a  wick  connected  with 
the  cotton.  The  wick  burns  all  the  time  the 
curler  is  in  use,  thus  saving  time  and  annoy- 
ance of  reheating.  It  is  stated  that  the  wick 
is  so  arranged  as  to  produce  and  hold  the 
proper  amount  of  heat,  and  to  distribute  it 
equally  so  long  as  the  lamp  is  kept  burning, 


and  that  it  cannot  become  too  hot,  as  the 
flame  is  encased  in  the  metal  bulb,  which 
protects  the  hair  from  being  burned  or  in- 
jured. The  point  is  made  that  lamp,  stand 
and  curler,  being  all  in  one  piece,  require 
no  more  room  than  an  ordinary  curling  iron, 
and  that  by  lighting  the  wick  the  curler  is 
ready  for  use.  The  curler  should  be  a  time 
and  labor  saver  at  home,  a  great  convenience 
at  evening  parties,  and  an  addition  to  the 
traveling  toilet. 


THIS  YEAR'S  CYCLING  OUTLOOK. 

STRAWS  tell  the  story  the  way  the 
bicycle  wind  is  blowing  this  coming 
year.  Bicycles  will  be  quite  a  bit 
cheaper.  The  result  will  be  important 
changes  all  along  the  line.  Profits  being 
smaller,  the  exclusive  bicycle  agent  will  be 
forced  to  the  wall  and  the  hardware  man 
will  supersede  him.  Jobbers  will  undoubt- 
edly sell  wheels  to  retailers  at  a  discount  of 
from  10  to  25  per  cent,  from  last  year's 
prices,  according  to  grade,  the  high  grades 
showing  the  greatest  falling  off.  A  few 
firms,  it  is  said,  will  stand  by  the  old  prices 
come,  what  may,  but  where  we  see  one  firm 
making  high-grade  machines  sticking  firmly 
to  the  $150  figure  we  will  see  ten  offering 
their  makes  at  $135,  $125,  $115,  $110,  and 
even  down  to  $100.  Another  important 
change  in  the  bicycle  business  will  be  the 
mode  of  dealing  between  jobber  and  dealer. 
Heretofore  the  price  at  which  a  machine 
might  be  sold  was  fixed  by  the  manufact- 
urer, and  the  retailer  had  to  take  it  or  leave 
it.  During  1894  the  jobber  will  make  net. 
prices  to  the  retailer,  who  will  be  at  liberty 
to  fix  his  own  margin  of  profit  and  sell  as 
closely  as  he  may  choose.  This  policy  is 
sure  to  be  followed  by  a  further  drop,  for 
the  same  machine  may  be  sold  at  as  many 
different  prices  as  there  are  dealers  who 
handle  it,  the  natural  result  being  that  the 
lowest  price  will  be  eventually  adopted  by 
all  of  necessity. 

At  present  the  season  is,  of  course,  quiet 
in  the  bicycle  business,  but  manufacturers 
are  busy  trying  to  produce  a  better  article 
for  less  money,  and  their  factories  are  be- 
ginning to  turn  out  next  summer's  supply. 
Jobbers  are  slow  in  making  contracts,  and 
retailers  still  slower.  The  trade  later  in  the 
year  is  expected  to  be  large,  however,  and 
on  the  reduced  price  for  machines  wheeling 
is  certain  to  grow  in  popularity. — American 
Artizan. 
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We  fully  guarantee  all  goods  named  above. 


BERTRAM  &  CO. 

TORONTO         HarferceCtdsIr°n 


MANUFACTURERS   OF 


Toronto  Files 
^d  Dundas  Axes 


Quality  and  finish  of 
our  Files  and  Axes 
unsurpassed.    .    .    . 

Special  Attention  to  Letter  Orders. 


DEDEKICK'S  PATENT   STEEL  SHELL 

HAY  PRESSES. 
Made  of  Steel— lighter,  Btronger,  cheaper,  more 
power,  everlasting,  and  competition  distanced. 


Also  all  styles  of  Bale  Ties  made  from  the 

Best  Steel  Wire. 

Manufactured  by  BOYD  &  CO.,  Huntingdon,  Q. 


SALE  BY  TENDER 


In    the    Matter   of 
Mfg.    Co.,  (Ltd. 


The    Laidlaw 
,  Hamilton. 


STOVE  FOUNDRY,  PLANT  AND  STOCK 
FOR  SALE 

Tenders  will  be  received  by  the  undersigned  up  to 
noon  of  WEDNESDAY,  the 

24th    JANUARY,     1894, 

for  the  following,  viz  : — 

(i)  Stock  of  Stoves  on  hand,  consisting  of  the  cele- 
brated "Peninsular"  lines  of  Ranges,  Cooking, 
Heating,   and   Self-Feeding   Parlour  Stoves. 

(2)  Hot  Air  Furnaces,  "  Boynton, '  stationary  and  por- 
table ;  also  the  well-known  'Little  Giant"  and 
"  Tropic." 

(3)  Patterns.  Fallow  Boards,  and  Flasks  for  above. 

(4)  Hot  Water  Radiators,  "Union"  and  "Royal  Union," 
with  patterns,  flasks,  and  driers. 

This  would  be  a  desirable  opportunity  of  securing  a 
well-known  established  business.  The  patterns  are  all 
new,  of  the  latest  design  and  improvements,  and  are 
favorably  known  to  the  trade.  The  premises  can  be 
bought  or  leased  at  very  advantageous  terms. 

For  further  particulars  and  for  permission  to  inspect 
the  property,  apply  to  GEORGE  HOPE,  Assignee, 
Hamilton,  Ont.  (2) 


(^larkson 


ross 


ACCOUNTANTS 


Established  1864. 

26  Wellington  St-  East,  TORONTO 


Gas,  Electric, 
Combination 

Fixtures 

AND 

Brackets 


English.  Canadian 
and  American 

DESIGNS^— 


A  select  stock  of 

Gas  and 
Electric 


GLOBES 


always 
on  hand 


JAS.  HARWELL,  11%:  Toronto 

Drawings  and  prices  on  application. 
The  trade  supplied. 


EL,  BENJA 


SCO. 


26,   28,   30   Front  St.   West,   TORONTO 

Pmot   T^T-T    UriTTOT^.     SAMUEL,  SONS  &  BENJAMIN 

JLV  IN  <^r.Ul^  I"!     nUU^l^.      r64  Fenchurch  St,  London,  E.  C. 


I  X  L  and  Bugle 
Brands. 


GLASS 


Single  and  Double 
Thick. 


Galvanized  Iron,  Gordon  Crown,  and  cheaper 

brands,  Charcoal,  Tin,  and 

Tin'd  Iron,  Milk  Can  Trimmings 

Er^l^^^^6^  WRITE  FOR  QUOTATIONS. 
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HARDWARE. 


MONTREAL   MARKETS. 

Montreal,  Jan.  12,  1894. 

HARDWARE. 

THE  week  has  been  a  quiet  one  in  gen- 
eral hardware  with  very  little  move- 
ment to  note.  None  of  the  houses 
have  sant  out  their  travelers  yet,  and  there 
is  little  to  note  in  the  matter  of  direct  local 
business.  What  the  trade  have  been  dis- 
cussing chiefly  is  the  annual  meeting  lately 
held  in  Toronto.  The  only  changes  of  which 
the  trade  have  been  notified  are  those 
noted  specially  last  week  by  Hardware, 
and  were  as  to  nails  and  bar  iron,  which 
changes  we  give  below.  It  is  considered 
significant  by  the  general  run  of  the  trade, 
however,  that  the  changes  of  which  they 
have  been  advised  are  all  in  the  direction  of 
lower  values.  Payments  continue  much  the 
same. 

Wire — There  is  no  business  doing,  the 
only  news  here  being  a  notification  to  whole- 
salers with  regard  to  the  reduction  in  barbed 
wire  which  Hardware  gave  last  week. 

Cutlery — Jobbers  are  doing  nothing  at 
present. 

Winter  Goods — As  noted  before  trade 
in  these  is  about  over  and  there  is  little  to 
note. 

Nails — Cut  nails  were  not  altered  by  the 
makers  at  the  Toronto  meetings.  The  dis- 
count on  wire  nails  however  was  increased 
to  75c.  and  5'c.  but  the  jobbing  trade  here 
have  not  had  time  to  ascertain  what  in- 
fluence it  will  have. 

Tacks — Buyers  here  have  not  been  noti- 
fied of  any  change  in  tacks. 

Horseshoes — No  business  doing.  Horse 
nails  are  quiet  and  unchanged. 

Iron  Pipe— No  business  to  note  of  im- 
portance. 

Sporting  Goods— No  new  feature  to  re- 
port in  the  absence  of  business. 

Chain — This  article  is  steady  but  quiet. 

Building  and  Plumbing  Supplies — 
No  business  to  report. 


Naval  Stores — There  is  little  doing  in 
naval  stores  and  few  changes  to  note.  Ad- 
vices on  turpentine  state  that  prices  are 
about  ic.  higher  at  primary  points,  but  there 
is  no  quotable  change  as  yet  on  spot.  We 
quote  :  Turpentine,  47  to  48c;  resins,  $2.50 
to  $5.00,  as  to  brand  ;  coal  tar,  $3  75  to 
$4  ;  cotton  waste,  5J^c.  for  colored,  and  7 
to  ioc.  for  white  ;  oakum,  lYz  to  lYzC. ;  and 
cotton  oakum,  10  to  12c.  Cordage,  Sisal  at 
9^c.  for  7-16  and  upwards,  and  15c.  for 
deep-sea  line;  pure  Manilla,  11c.  for  7-16 
and  upwards  and  12c.  for  smaller  sizes. 

METALS. 

The  iron  and  metal  market  shows  little  or 
no  change  this  week,  business  ruling  very 
dull,  while  some  of  the  leading  lines  have  a 
heavy  tone.  Nothing  definite  is  known  here 
yet,  aside  from  what  has  already  appeared  in 
Hardware,  regarding  the  annual  meeting 
in  Toronto,  but  a  decline  in  the  price  of  bar 
iron  is  spoken  of,  the  report  here  being  that 
a  leading  concern  in  the  West  has  withdrawn 
from  the  agreement,  and  will  henceforth  sell 
at  its  own  figures. 

Pig  Iron — Business  in  pig  iron  is  dead, 
and  prices  remain  much  the  same.  Scotch 
pig  is  held  steady  ex  store,  while  Nova 
Scotia  iron  is  as  last  quoted,  although  it  is 
possible  that  our  figures  might  be  shaded 
for  a  round  lot.  We  quote  :  Summerlee, 
$19;  Eglinton,  $18;  Carnbroe,  $17.50;  Nova 
Scotia,  $17  to  $17.50. 

Scrap  Iron — There  is  little  or  no  de- 
mand for  scrap  iron  at  present,  and  values 
show  the  easy  tone  noted  before.  We  quote  : 
Wrought  scrap,  $12. 

Bar  Iron — Nothing  is  known  definitely 
here  yet  regarding  the  decision  on  bar  iron. 
It  is  the  common  report,  however,  in  fact 
jobbers  have  been  so  notified,  that  a  leading 
Western  concern  has  withdrawn  from  the 
agreement  and  will  in  future  sell  at  its  own 
figures.  The  quotation  now  is  $1.85,  with 
the  customary  rebate  according  to  quantity. 

Sheet  Iron — Sheet  iron  is  dull,  and  it  is 
said  that  in  some  cases  prices  have  been 
shaded  a  trifle.  We  now  quote  $2.30  to 
$2.50. 

Hoops  And  Bands— Very  little  doing, 
and  prices  unchanged  at  $2.30  to  $2.35. 


Steel — Business  quiet.  We  quote  as 
before  :  Best  cast  steel,  \o]/z  to  12c.  ;  sleigh 
shoe,  $2.40;  spring,  $2.50;  tire,  $2.50  to 
$2.75,  and  round  machinery  steel,  $3. 
Galvanized  Sheets— There  is  only  a 
small  business  doing  in  this  article.  Prices 
remain  as  before.  We  quote:  4%  to  5c.  for 
ordinary  brands,  Morewood,  6  to  b%c. ;  tin- 
ned sheets,  coke,  No.  24,  6  to  6#c. ;  No.  26, 
d%  to  6^c. 

Tin  Plate — There  is  very  little  doing, 
and  it  is  said  that  there  has  been  still  further 
shading  by  some  holders  to  induce  business. 
Sales  of  moderate  sized  lots  of  coke  being 
made  at  our  inside  figure  $3.  We  quote  : 
Cokes  $3  to  $3.25,  and  charcoal  $3.50  to  $4, 
according  to  quality. 

Canada  Plate  —  Continues  dull  and 
nominal  at  $2  40  to  $2.50. 

Terne  Plate — There  is  very  little  busi- 
ness doing  on  which  to  base  a  price  in  a 
round  way,  but  it  is  likely  that  sellers  would 
shade.  In  fact  we  give  the  inside  price  at 
$7  with  the  range  up  to  $7.50,  according  to 
quality. 

Copper — An  ordinary  jobbing  business 
on  local  account  is  all  there  is  to  note.  We 
quote  11  Vz  to  12c. 

Tin — This  line  exhibits  the  same  heavy 
feeling  already  noted,  and  there  is  no  busi- 
ness of  importance  doing.  We  quote  19  to 
2ic. 

Spelter  —  Prices  are  unchanged  and 
business  quiet  at  $4  60  to  $4.75. 

Antimony — Nothing  to  report.  Prices 
are  as  before,  \ol/z  to  12c. 

Lead — Easiness  is  the  predominant  feat- 
ure in  this  line.  Prices  are  nominal  at  $2.75 
to  $3. 

Zinc  Sheets— Nothing  special  to  report. 
We  quote  $5  to  $5.25. 

Cement — The  demand  for  cement  is  very 
slow  and  quotations  rule  as  follows  :  English 
cement,  $2.05  to  $2.15,  and  Belgian,  $1.90  to 
$2.  Fire  bricks  are  stiff  at  $17  to  $21  per 
thousand,  according  to  brand  and  quantity. 
PAINTS  AND  OILS. 

There  is  only  a  small  jobbing  business 
doing  in  leads,  paints  and  varnishes,  and 
prices  as   a  rule   are  firm  and  unchanged. 


Milk  Can  Trimmings 

Delivery  Can  Trimmings 

Creamery  Can  Trimmings 

And  Milk  Delivery  and  Creamery  Cans  Made  Up. 


We  have  an  entirely  new  idea  in  Cieamery  Can  Gauges,  easy  to  solder, 
perfectly  tight,  unbreakable. 


broad  hoop 

PATTERN. 


All  sizes  and  guages  of  Tinned  Sheets  for  Cans  and  Vats, 
full  stock  and  can  make  prompt  shipment. 


We  have  a 


IRON  CLAD 
PATTERN. 


THE  McCLARY  MFG.  CO.,  London,  Toronto,  Montreal,  Winnipeg,  Vancouver. 
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The  Best  is  the  Cheapest. 


STANDARD  BELT 


GUARANTEED. 


J.  L.  GOODHUE  &  CO. 


Danville, 
j  Quebec. 


A  full  stock  of  our  goods  kept  on  hand 
by  our  Western  representative, 

H.  D.  SIMMONS  &  GO. 


Telephone  21G4. 


85  York  St.,  Toronto 


American  Carpet  Sweepers 


CANADIAN  MAKE 


W 
A 
R 
R 
A 
N 
T 
E 
D 


WSW^ 


B 
E 
S 
T 

Q 
U 
A 
L 
I 

T 
Y 


PRICE  PER  DOZEN,  $26.00. 


Order  from  your  jobber,  or  send  direct  to 

J.  M.  WARNER  MFG.  CO. 

Send  for  Price  Lists.  TORONTO. 


ADAM   HOPE 
&  CO., 

Offer  for  Sale  HAMILTON 

"Pioneer"  and"Sloss" 

PIG   IRON 

These  are  fine  foundry  irons,  being  strong 

and  large  scrap  carriers. 
Also  all  the  well-known 

Scotch  Brands, 

Broken  Car  Wheels, 
and  Railway  Cast  Scrap. 

PAINTERS 

Will  find  the  cheapest 
Paint  Brushes  are  those 
having  our    .     .    . 

Flexible  Bridles 

Whv  '  Because  the  bridle  can 
J  '  be  taken  off  and.  re- 
placed in  a  moment.  The  paint 
circulates  and  the  stump  never 
hardens.  You  can  wear  the 
brush  down  shorter,  therefore 
it  will  last  much  longer. 

Ask  your  dealer  for  them . 
Made  in  round,  oval,  and 
flat.  All  sizes  and  qual- 
ities. 


(has.  Boeckh  *  Sons 

Brush   Manufacturers 
TORONTO      -      -      ONTARIO 


THE 


•• 


INVINCIBLE. 


EVERY  SAW 
WARRANTED. 


THE  FASTEST  AND  BEST  CUTTING  SAW  ON  THE  MARKET. 


THE  INVINCIBLE 


Guaranteed  four  Guages  Thinner  on  Back  than  Front  and  Made  from 
the  Highest  Quality  of  Double  Refined  Silver  Steel. 


Manufactured  only  by 


The  James  Robertson  Co.  '— < 

Toronto. 


SAMPLE  ORDER  SOLICITED. 


THE  WHITMAN  &  BARNES  MFG.  CO. 

Canadian   Branch:    St.  Catharines,  Ont. 


no.  1 


Nail  Hammer 


It  cannot  be  excelled  in  quality  or  finish  by 
any  Hammer  mauufactured. 

Our  "Garden  City"  Nail  Hammer 


GET  OUR  PRICES 
TRY  OUR  GOODS 


Is  the  best  and  cheapest 
"Solid  Cast  Steel"  Ham- 
mer on  the  market.  .  .  . 


We  aim  to  keep  in  stock  a  full  line  of  Hammers,  Sledges, 
etc.,  and  will  make  prompt  shipments.     .     .     .  * .     .     . 


Boyd's  Skeleton  Skates 


Expert  Racer,  Crystal  Racer,  Junior  Crystal,  Hockey  Club,  Eclipse 
Victoria  Club  and  Dominion. 

Best  line  of  Skeleton  Skates  made.  Send  for  Catalogue  of 
Skates,  Hockey  Sticks,  Snowshoes  and  Winter  Sporting 
Goods.     Ask  for  discount  sheet. 

T.  W.   BOYD  &  SON,  1683  Notre  Dame  St,  MONTREAL 
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MONTREAL  MARKETS— Continued. 

Linseed  oil  is  steady  and  fish  oils  are  firm. 
We  quote  as  follows  :  Choice  brands  of  white 
lead,  government  standard,  $5  ;  No.  1, 
$475  ;  No.  2,  $4.50;  No.  3,  $4.25  ;  No. 
4,  $4;  dry  white  lead,  5c;  red  lead,  pure, 
4>£c. ;  No.  I,  4#c;  zinc  white,  pure,  $7;  No. 
I,  $6;  No.  2,  $5;  linseed  oil,  raw,  60c,  boiled 
63c,  steam  refined  oil  48  to  50c,  cod  oil  34 
to  35c. 

GLASS. 

Window  glass  has  met  with  fair  enquiry 
during  the  week  and  prices  are  steady.  We 
quote  $1.25  for  first  break  and  so  on.  Putty 
in  bulk  is  steady  at  $1.85. 

PETROLEUM. 

The  movement  of  petroleum  is  better  than 
usual  for  this  season  of  the  year,  and  prices 
for  Canadian  are  well  maintained.  American 
has  been  marked  down  a  trifle  of  about  lAc. 
in  case  of  car  lots.  We  quote  as  follows  : — 
Canadian  crude  at  $1.05  per  barrel  f.o.b. 
at  Petrolia  ;  Canadian  refined  at  uXc- 
in  shed  at  Montreal,  for  round  lots,  and  12c. 
for  small  quantities.  American  petroleum, 
16c.  in  car  lots,  17c.  in  io-barrel  lots, 
i"J%c.  in  five-barrel  lots,  and  I7|^c.  for 
single  barrels,  net  cash  ;  American  ben- 
zine, 23  to  25c  ;  Canadian  benzine,  io^c. 
Petrolea;  12  !^c.  Montreal. 


MONTREAL   TRADE   NOTES. 

Lewis  Bros.,  of  St.  Sulpice  street,  have 
bought  out  the  complete  stock  of  general 
hardware  of  the  late  firm  of  Beury,  Mac 
Pherson  &  Co.  It  is  being  moved  into  their 
St.  Sulpice  street  warehouse. 

Advices  from  the  South  on  turpentine,  to 
brokers  and  commission  men  here,  report 
an  advance  of  1  cent  at  Savannah.  Spot 
prices  are  not  quotably  changed,  but  may 
be  before  the  close  of  the  week. 

The  milk  can  trimmings  manufactured  by 
Messrs.  Thos.  Davidson  &  Co.,  of  this  city, 
possess  special  advantages,  one  being  that 
the  bottom  is  practically  one  piece.  The 
firm  report  that  the  demand  for  these  goods 
from  the  trade  is  increasing. 

The  Dominion  Government  have  placed 
a  large  order  with  Jos.  Darling  &  Co.,  of 
Montreal,  for  a  supply  of  smokeless  powder, 
which  is  controlled  in  Canada  by  the  firm. 
The  powder  is  wanted  for  the  Government 
cartridge  factory  at  Quebec. 

Practically  all  the  seal  oil  on  the  spot  is 
controlled  by  one  firm  on  McGill  street,  there 
being  little,  or  none  at  all,  in  first  hands. 
Values  rule  firm  in  consequence,  the  holders 
referred  to  placing  their  price  for  straight 
lots  at  45  cents  to  46  cents. 

The  stock  of  cement  here  is  rather  heavy, 
and  many  of  the  trade  fear  that  if  we  have 
an  early  opening  of  navigation,  there  will  be 
a  lot  of  old  stock  weighing  on  the  market. 
If  work  on  the  canal,  and  other  smaller 
operations,  however,  commence  early,  the 
stock  will  not  press  very  heavily. 

P.  D.  Dod&  Co.,  of  McGill  street,  have 
decided  to  give  up  the  artists'  material 
branch  of  their  business.  It  has  been  bought 
by  W.  H.  Cottingham  &  Co.,  who  has  pur- 
chased all  the  stock  that  the  Messrs.  Dods 
had  on  hand      Buyers  will,  no  doubt,  find 


something  to  their  advantage  in  this.  Cot- 
tingham &  Co.  will  let  the  trade  have  more 
definite  particulars  later  in  these  columns  in 
regard  to  the  matter. 

The  advantages  which  the  Globe  stoves 
possess  as  a  cheap  and  economic  heater 
are  well  known.  They  throw  out  as  much, 
and  probably  more,  heat,  according  to  their 
size,  as  any  other  stove  in  the  market,  and 
are  just  the  thing  for  a  warehouse  or  school. 
The  Wm.  Clendenning  &  Son  Co.  say  that 
the  demand  for  them  this  season  is  equal  to 
last.  Their  moderate  cost  is  another  con- 
sideration. The  firm  call  attention  to  their 
advertisement  in  last  week's  Hardware  in 
this  connection. 


TORONTO  MARKETS. 

Toronto,  Jan.  13,  1894. 

HARDWARE. 

Trade  enjoys  a  little  more  life  than  it  did 
a  week  or  so  ago,  but  the  volume  of  business 
is  still  small.  The  interest  has  of  course 
centred  in  the  meetings  of  the  different 
manufacturers,  which  were  continued  from 
last  week.  The  changes  they  made  are  re- 
ferred to  in  extenso  in  our  editorial  columns. 
The  coppered  wire  list  has  been  reduced, 
and  tyre  bolts  have  been  made  10  per  cent, 
lower.  Steel  horseshoes  are  dearer.  Orders 
are  being  booked  for  green  wirecloth,  screen 
doors,  etc.,  and  jobbers  will  in  a  few  days  be 
prepared  to  fill  orders  for  lawn  mowers.  In 
plumbers'  supplies  there  is  a  fair  quantity  of 
lead  pipe  moving,  and  dealers  are  looking 
for  an  improvement  in  builders'  supplies 
soon.  Remittances  continue  to  show  some 
slight  improvement. 

Wire — There  is  a  considerable  quantity 
of  annealed  wire  going  out,  but  there  is  prac- 
tically nothing  doing  in  other  kinds.  At  the 
meeting  of  the  Association  coppered  and 
plain  wire  was  placed  on  the  20  per  cent,  list 
instead  of  on  the  15  per  cent,  list,  as  for- 
merly. The  coppered  wire  list  has  been  re- 
duced, and  is  now  as  follows  :  Nos.  11,  12, 
13,  14,  15,  16,  $3.40,  $3.50,  $3.75,  $4,  $4.20, 
$4.50  per  cwt. 

ROPE — There  is  very  little  doingand  prices 
are  unchanged.  We  quote  :  Sisal,  7-16  in. 
and  larger,  8%  to  9c.  ;  %,  5-16,  ^in.,  8j£  to 
9^c.  Manilla,  7-16  in.  and  larger,  10  to 
io^c.  ;  X,  5-16,  Y%  in.,  10X  to  \\%c. 

Cutlery— There  is  almost  nothing  doing 
in  this  line. 

Nails — Not  much  doing.  The  manufac- 
turers have  made  a  reduction  of  5  per  cent, 
in  wire  nails,  the  discount  to  the  trade  now 
being  75  and  5  per  cent.  Blued  nails  have 
been  reduced  5c.  per  keg. 

Green  Wire  Cloth,  etc.— Orders  are 
being  placed  for  green  wire  cloth,  screen 
doors  and  window  screens.  Green  wire 
cloth  unchanged  at  $1.85. 

Tacks — Demand  is  of  a  limited  char- 
acter. No  change  in  the  price  was  made  by 
the  manufacturers. 

Chain — There  have  been  some  enquiries, 
but  not  much  business  has  resulted  there- 
from. 

Steel  Horseshoes — An  advance  is  an- 
nounced in  this  line,  and  prices   per  keg  of 
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100  lbs.  are  now  f.o.b.  Montreal,  as  follows  : 
Nos.  1  and  2  hind,  $5.50  ;  Nos.  3  and  4  hind, 
$5  ;  toe  weight,  forward,  $6. 

Horseshoes—  There  are  quite  a  number 
going  out  at  the  unchanged   price  of  $3.80. 

Winter  Goods — The  demand  has  been 
satisfied  for  such  lines  as  skates,  sleigh  bells, 
snow  shovels,  etc.,  and  quietude  prevails. 

Ware — Orders  are  being  booked  frr 
peerless  ware,  and  a  good  deal  of  white 
ware  is  moving,  but  blue  and  enamelled 
ware  is  dull. 

Lawn  Mowers— Houses  will  be  prepared 
to  fill  orders  for  lawn  mowers  next  week,  at 
the  same  prices  which  obtained  last  year. 

Sporting  Goods — A  few  rifles  are  being 
sold,  but  trade,  generally  speaking,  is  dull 
in  sporting  goods. 

Plumbers'  Supplies — A  fair  quantity  of 
lead  pipe  is  being  consumed,  but  otherwise 
trade  is  dull. 

Builders'  Supplies— Jobbers  are  mak- 
ing preparations  for  an  expected  improve- 
ment in  trade  next  month,  but  at  the  mo- 
ment business  is  about  as  dull  as  ever. 

METALS. 

The  only  thing  worthy  of  special  note  is 
the  dissolution  of  the  Bar  Iron  Association, 
said  to  be  due  to  the  withdrawal  of  a  West- 
ern manufacturer  who  wished  to  be  left  free 
to  compete  with  a  new  competitor  who  has 
appeared  upon  the  scene  recently. 

Pig  Iron — There  have  been  some  car- 
load lots  of  Nova  Scotia  iron  coming  in,  but 
all  of  these  were  previously  contracted  for  ; 
also  some  American.  New  orders  are  still 
few  and  far  between.  We  quote,  nominally  : 
Summerlee,  $20.50  to  $21 ;  Carnbroe,  $19.50 
to  $20  ;  Siemen's,  $19.50  to  $19.75. 

Rogers,  Brown  &  Co.,  Buffalo,  report  the 
Toronto  market  for  American  pig  iron  as 
follows  :  There  is  still  very  little  lite  in  the 
pig  iron  market.  The  amount  of  iron  mov- 
ing is  small  and  orders  are  entirely  for  cur- 
rent use,  except  in  veryrare  instances,  where 
some  buyer  considers  it  an  opportune  time 
to  cover  expected  wants  for  six  months  or 
more  at  present  prices.  In  the  fierce  competi- 
tion for  orders,  furnace  dealers  have  been 
willing  to  take  long  drawn  out  contracts  in 
order  to  get  the  benefit  of  present  deliveries, 
although  their  better  judgment  dictates  that 
this  may  be  against  their  interest.  We  quote 
below  on  the  cash  basis  f.o.b.  cars  Toronto  in 
bond  :  1  X  Foundry  Strong  Coke  Iron,  Lake 
Superior  ore,  $1 4.80 ;  2  X  Foundry  Strong  Coke 
Iron,  Lake  Superior  ore,  $14.30  ;  2  Foundry 
Strong  Coke  Iron,  Lake  Superior  ore,  $13.80; 
Jackson  County  Silvery  1,  $17.55  to  $18.30  ; 
Jackson  County  Silvery  2,  $17.05  to  $17.80  ; 
Lake  Superior  Charcoal,  $17.05;  Southern 
Soft  1,  $12.85  ;  Southern  Soft  2,  $12.60. 

Bar  Iron — Owing  to  the  dissolution  of 
the  Association,  prices  are  demoralized,  al- 
though the  old  figure  of  $195  is  still  the 
nominal  price.  Dealers  now  wanting  prices 
will  have  to  write  for  them. 

Corrugated  Iron — Quiet  and  unchang- 
ed. We  quote :  "  Owl "  brand  at  $3  to  $4 
per  square  for  painted  and  $4.25  to  $7  for 
galvanized,  according  to  gauge. 
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MARKETS.  —  Continued 

Sheet  Iron  -Is  plentiful,  but  orders  are 
only  coming  in  slowly.  Prices  unchanged 
at  the  basis  of  $2.75  up  to  20  gauge. 

Galvanized  Iron — Quite  a  number  of 
orders  are  being  booked  for  spring  delivery. 
We  quote  Queen's  Head  and  Gordon 
Crown  brands  at  5  to  5#c,  for  16  to  24 
gauge. 

Sheet  Steel -Prices  are  low,  which  is 
inducing  large  boiler  makers  to  import 
plates  and  stock  ihem,  whereas  previously 
they  have  bought  from  stock,  the  regular 
stock  price  not  having  changed  in  compari- 
son with  the  import.  Base  price  of  boiler 
plates  $2.25,  and  for  hgids  $2.40 

Boiler  Tubes — There  is  quite  an  active 
market  for  them.  There  is  said  to  be  more 
work  going  on  at  the  moment  than  for  any 
time  during  the  last  six  months. 

Ingot  Tin — Some  large  sales  are  being 
made  at  fair  prices.  We  quote  :  Lamb  and 
Flag,  22  to  22%C;  Straits,  21X  to  22XC 

Ingot  Copper — Therearesome  enquiries, 
and  a  few  orders  are  being  booked  for  future 
delivery.  We  quote  ton  lots  at  n}(  to  12c, 
and  YzC.  extra  for  smaller  lots. 

Sheet  Copper — Hardly  anything  doing, 
and  prices  are  unchanged  at  16  to  18c,  ac- 
cording to  sizes. 

Spelter — Demand  is  limited  and  prices 
unchanged.  We  quote  4%  to  4>6c.  for  do- 
mestic and  5  to  5#c  for  import. 

Tin  Plates — Orders  are  being  freely 
booked  for  import,  but  there  is  not  much 
doing  for  present  delivery.  We  quote  as  be- 
fore at  $3  85  to  $4  for  I.C.,  with  the  usual 
extras  for  I.X. 

Zinc  Sheet— Trade  is  almost  at  a  stand- 
still in  this  line;  prices  are  unchanged  at 
5X  to  s'Ac 

Terne  Plates — Trade  in  this  line  re- 
mains dull  with  prices  unchanged. 

Hoops  and  Bands. — Stocks  are  com- 
plete, and  all  orders  can  be  filled  with 
promptness.  Prices  are  unchanged  at  the 
basis  of  $2.55  to  $2.60  per  cwt. 

Canada  Plates— A  few  small  sorting  up 
orders  are  reported,  but  virtually  trade  in 
this  line  is  quiet.  We  quote  :  All  dull,  $2.60 
to$2.6i;  ;  half-polished,  $2.75,  and  all  bright, 
$2.90. 

Solder — Much  as  before,  with  the  ruling 
prices  14  to  16c,  according  to  composition. 

Antimony — Cask  lots  have  sold  for  im- 
port at  11X  to  "#c>  and  these  prices  can 
be  shaded  for  ton  lots. 

Lead — Continues  dull  and  unchanged  at 
3c. 

GLASS. 

There  is  a  fair  movement  in  small  lots, 
but  most  of  the  business  being  done  seems 
to  be  for  import.  One  house  has  received  a 
shipment  during  the  week  It  is  the  first 
received  on  the  Toronto  market  this  year. 
The  trade  is  living  in  hopes  that  spring  ship- 
ments this  year  will  arrive  more  promptly 
than  they  did  last  vear.  Prices  are  un- 
changed, at  $1.20  to  $1.25  first  break.  Plate 
glass  is  quiet. 

PAINTS  AND  OILS. 

Trade  has  improved  slightly  during  the 
week,  but  the  volume  of  business  is  still 
small.  As  far  as  is  known  the  price  of  white 
lead  remains  unchanged  at  the  basis  of  5c. 
per  lb.,  the  manufacturers  deciding  to  make 
no  alteration.  By  a  reference  to  our  editorial 
columns  it  will  be  seen  that  a  "quantity 
list"  has  been  substituted  for  the  "preferred 
list."     Linseed  oil  has  been  in  rather  better 


request,  but  prices  are  as  before,  at  60c.  for 
raw,  62c.  for  boiled.  Toronto,  Hamilton, 
London  and  Guelph,  with  2c.  added  for  de- 
livery at  outside  points.  Turpentine  is  re- 
ported to  have  again  advanced  slightly,  but 
the  price  is  unchanged  here,  the  quotation 
still  being  44c.  Toronto,  Hamilton,  London 
and  Guelph,  with  2c.  per  gallon  added  for 
outside  points,  freight  prepaid.  Prepared 
paints  dull  and  unchanged.  The  same  ap- 
plies to  varnishes.  Castor  oil  is  moving  in 
small  quantities  only,  but  an  improvement 
is  anticipated  next  month.  A  fair  quantity  of 
glue  is  moving.  Payments  fair. 
OLD  MATERIAL. 

The  dullness  in  trade  continues,  and  prices 
are  unchanged.  We  quote  prices  paid  by  deal- 
ers as  follows:  Agricultural  scrap,  55c.  per 
cwt  ;  machinery  cast,  60c.  per  cwt. ;  stove  cast 
scrap  40  to  42,'^  c.  ;  No.  1  wrought  scrap  40c. 
per  cwt.  ;  N0.2,  including  sheet  iron,  hoop 
ironand  mixed  steel,  10c. ;  newlightscrap  cop- 
per 7)4  c. ;  heavy  scrap  copper  8to8j£c. ;  old 
copper  bottoms,  7^c;  light  scrap  b<ass  5c. ; 
heavy  yellow  scrap  brass  7c. ;  heavy  red  scrap 
brass  7%  to  8c;  scrap  lead  i>£  to  2c; 
scrap  zinc,  1%  to2c.  ;  scrap  rubber,  3c;  coun- 
try mixed  rags,  75  to  80c.  per  100  lbs.;  clean 
dry  bones,  50  to  60c.  per  100  lbs.  ;  borings 
and  turnings,  10  to  He 

SEEDS. 

The  feature  of  the  seed  trade  is  the  dul- 
ness  and  weakness  assumed  by  alsike  during 
the  week  in  consequence  of  a  falling  off  in 
the  foreign  demand.  In  red  clover  the. 
movement  is  slow  only,  while  there  has  not 
been  enough  doing  in  timothy  to  tell  how  the 
market  does  stand.  We  quote:  Alsike,  $5,7  $ 
to  $6.25  for  good  to  prime  seed,  and  $6.50  to 
$6  80  for  choice  to  fancy.  Red  clover,  $5.50 
to  $5.75  ordinarily,  and  $5  75  to  $6  for  prime 
choice;  extra  choice  to  fancy,  $6.10  to  $6.20. 
Timothy,  $1  to  $1.25  for  inferior,  $1.50  to 
$1.60  for  prime  ;  choice  to  fancy,  $1.80  to 
$2. 

HIDES,  SKINS,  WOOL,,  TALLOW 

Hides — There  is  practically  nothing  do- 
ing in  hides  yet,  the  trade  not  being  thor- 
oughly opened  up.  But  dealers  are  looking 
forward  to  an  improvement  in  the  near 
future.  Prices  remain  unchanged  at  last 
week's  quotations  :  Cowhides — No.  1,  3^c  ; 
No.  2,  2%z.  Steers,  60  lbs.  and  up,  are  %c. 
in  advance  of  the  above  quotations. 

Skins — Prices  have  advanced  5c.  during 
the  week.  Trade  is  good  and  the  supply 
fair.     We  quote  first-class  sheep  at  80c. 

WOOL — Rules  rather  quiet  at  present,  ow- 
ing to  the  mills  closing  during  the  holiday 
season.  A  few  lots  have  been  moving  at 
prices  varying  from  17  to  21c,  according  to 
quality.  Dealers  are  paying  for  standard 
wools  a  price  which  they  think  should  cause 
a  more  active  move  in  the  market.  We 
quote  good  pulled  wool  at  19c,  fine  comb- 
ing at  17  to  18c. 

Tallow — Trade  continues  good  and 
prices  much  as  before.  Dealers  are  offering 
5  to  5#c.  for  select  quality  and  2c.  for 
ough. 

PETROLEUM. 

The  Petrolia  Advertiser,  in  its  weekly  re- 
port, says  :  "  There  is  nothing  of  moment  to 
report  ;  the  price  of  both  crude  and  refined 
remains  firm.  The  production  of  1893  ex- 
ceeds that  of  1892  by  52,126  barrels."  It 
quotes  :  Crude  oil,  $1.01  per  brl. ;  refined, 
6X  to  b'Ac.  in  bulk,  or  9  to  <)%c.  in  barrels 
in  car  lots  f.  o.  b.  here. 

Trade  continues  brisk  on  the  Toronto 
market  at  unchanged  prices.  We  quote  :  5 
to  10  barrel  lots,  imperial  gallon,  Toronto — 


Canadian,  12  to  I2j£c. ;  carbon  safety,  15^ 
to  1 6c. ;  American  water  white,  18  to  19c; 
photogene,  20c. 

MARKET    NOTES. 

Stewart  &  Wood  claim  the  honor  of  hav- 
ing received  the  first  shipment  arriving  on 
the  Toronto  market  this  year. 

H.  S.  Howland,  Sons  &  Co.  are  just  in  re- 
ceipt of  a  consignment  of  Nich  ilson  files, 
for  which  they  are  the  Toronto  agents. 

J.  Johnston,  hardware  merchant,  Napanee, 
purchased  the  stock  of  stoves,  tinware,  etc., 
of  the  late  Angus  McLeod  at  25c.  on  the 
dollar.     The  sale  was  made  by  tender. 

M.  &  L.  Samuel,  Benjamin  &  Co.  have 
been  appointed  sole  agents  for  the  double 
truss  cornice  brake.  A  cut  of  the  brake  will 
be  shown  in  our  next  issue. 

Jos.  Lea,  manager  of  the  Toronto  Fence 
and  Ornamental  Iron  Works,  has  resumed 
negotiations  for  the  purchase  of  the  Barnum 
Iron  Works.  He  has  made  an  offer,  but  the 
deal  has  not  yet  been  consummated. 

The  Toronto  Silver  Plate  Co.  have  closed 
down  for  a  week  to  take  stock.  Work  will 
probably  be  resumed  next  week.  The  firm 
says  :  "  We  were  unable  to  close  down  for 
this  purpose  on  the  first  of  the  year,  as  we 
usually  have  done,  owing  to  the  great  in- 
crease in  the  demand  for  our  goods." 

The  Gurney  Foundry  Co.  have  closed 
down  their  works,  and  will  probably  open 
up  again  about  the  middle  of  February.  The 
firm  expresses  satisfaction  with  the  business 
of  the  past  season  and  reports  that  it  will 
have  some  new  lines  in  gas  ranges  to  offer 
to  the  spring  trade. 

Chas.  Boeckh  &  Sons,  brush  manufactur- 
ers, Toronto,  report  that  their  travelers  are 
now  starting  out  with  a  full  line  of  brushes, 
etc.  "  Our  goods  in  the  pas'  have  always 
given  satisfaction,  and  we  feel  confident  of 
a  great  demand  for  them  in  the  coming  sea- 
son." said  a  member  of  the  firm. 

The  bankrupt  stock  of  F.  Moses,  Yonge 
street,  Toronto,  was  purchased  by  F.  W. 
Unitt,  Queen  street  west,  at  30c.  on  the  dol- 
lar. Mr.  Unitt  subsequently  sold  it  by  pri- 
vate sale  to  E.  Clapp,  who,  in  conjunction 
with  Mr.  Moses,  will  carry  on  the  business 
under  the  style  of  Clapp  &  Moses. 

The  Kemp  Manufacturing  Co.  report  a 
large  trade  in  steel  sinks.  The  firm  say  : 
"The  price  of  the  steel  is  lower  than  that  of 
the  cast  iron  sink,  and  our  sink  is  not  break- 
able, which  makes  it  much  in  demand.  It 
is  sold  both  painted  and  galvanized.  We 
have  also  had  a  large  run  on  our  galvanized 
buckets." 

The  Toronto  agents  of  Thomas  Robertson 
&  Co.  of  Montreal,  Craig  &  MacArthur,  re- 
port that  the  new  rivet  recently  placed  on 
the  market  by  that  firm  is  taking  well.  The 
rivet  is  manufactured  from  iron  imported  for 
the  purpose  and,  in  addition  to  this,  a  new 
machine  has  been  placed  in  the  factory  to 
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turn  the  rivet  out.  "  We  claim,"  say  the  To- 
ronto representatives,  "  that  in  this  rivet  we 
have  an  article  equal  to  the  finest  American 
rivet." 

The  Toronto  Cutlery  Co.  say  :  "  Our 
travelers  are  again  starting  on  the  road,  and 
are  carrying  many  new  lines,  besides  our 
old  ones  which  have  found  so  much  favor 
with  the  trade  in  the  past.  Our  goods  have 
always  given  satisfaction,  and  we  commence 
the  year  with  the  intention  of  doubling  our 
trade  before  it  is  finished." 

J.  H.  Farr  &  Co.,  manufacturers  of  fine 
varnishes,  etc.,  Toronto,  report  their  new 
factory  almost  complete.  The  firm  say  : 
"  We  have  just  received  a  large  consignment 
of  bronze  powders  from  Germany,  which 
makes  our  stock  in  this  line  complete  in 
every  particular.  We  have  now  the  largest 
and  best  equipped  melting  room  in  the  pro- 
vince." 

The  Gutta  Percha  &  Rubber  Mfg.  Co. 
report  that  they  are  already  receiving  exten- 
sive orders  for  large,  special  rubber  belts  for 
saw  mill  use,  and  add:  "  Mill-owners  find  it 
to  their  advantage  to  order  these  belts  some 
time  in  advance  of  their  actual  requirements 
so  as  to  avoid  the  rush  incident  to  the  open- 
ing of  the  season.  Large  rubber  belts  are 
also  improved  by  lying  unused  for  a  con- 
siderable time  after  they  are  made  in  order 
to  thoroughly  season  before  being  put  into 
service." 

The  Toronto  Fence  and  Ornamental  Iron 
Works  have  secured  the  contract  for  enclos- 
ing the  residence  of  W.  H.  Pratt,  St.  George 
and  Bloor  streets,  Toronto,  with  an  orna- 
mental iron  fence.  The  firm  says  :  "  This 
is  the  third  fence  we  have  placed  on  the  cor- 
ners of  these  streets.  The  other  two  enclose 
the  residences  of  Mr.  Geo.  Gooderham  and 
Col.  Sweeny.  Business  is  ,  picking  up,  and 
the  outlook  for  the   coming  season  is  good." 

The  McClary  Manufacturing  Co.  report 
the  outlook  favorable  for  the  coming  season. 
Orders  are  already  commencing  to  come  in. 
"  We  have  lately  received  a  large  stock  of 
enamelled  ware,"  said  a  member  of  the  firm, 
"and  are  having  a  good  run  on  it.  It  is 
known  as  the  Sterling,  and  is  far  superior  to 
any  that  we  have  been  handling.  We  con- 
tinue to  receive  large  orders  for  milk  can 
trimmings." 

J.  M.  Warner  Manufacturing  Co.  of  Hamil- 
ton are  manufacturing  a  complete  line  of 
carpet  sweepers  of  the  celebrated  Grand 
Rapids  pattern  in  all  the  various  finishes 
and  styles.  The  general  construction  of 
these  sweepers  is  claimed  to  be  superior  to 
any  now  made  in  Canada,  and  equal  in  every 
respect  to  those  imported,  while  the  prices 
are  much  lower  than  American  made  goods. 
The  trade  should  give  this  Canadian  indus- 
try their  support,  and  no  doubt  they  will  find 
the  goods  up  to  highest  standard.  An 
illustrated  price  list  is  now  in  press  and  will 
be  forwarded  to  any  dealer  on  application. 


NEW   YORK    MARKETS. 

New  York,  Jan.  12,  1894. 

Pig  Iron — The  local  market  for  pig  iron 
continues  to  present  those  features  of  ex- 
treme dullness  and  apathy  upon  the  part  of 
buyers,  which  have  now  been  of  so  long  con- 
tinuance as  to  become  almost  characteristic 
of  the  market.  Aside  from  the  usual  number 
of  small  inquiries  from  consumers  who  are 
obliged  to  replenish  depleted  stocks  there  is 
no  business  of  moment  in  sight.  The  failure 
of  the  Crane  Iron  Company  in  Philadelohia 
is  looked  upon  in  some  quarters  as  a  dis- 
turbing factor  in  the  market,  as  it  may  pos- 
sibly lead  to  the  forced  sale  of  a  consider- 
able quantity* of  the  stock.  There  are  ru- 
mors also  that  the  Thomas  Iron  Company 
have  been  endeavouring  to  make  sales  to 
consumers  at  concessions,  but  these  rumors 
cannot  yet  be  confirmed. 

Southern  furnaces  maintain  prices  on  the 
basis  of  $9  for  No.  1  at  furnace,  and  Vir- 
ginia irons  are  fairly  firm  at  from  $10  to  $12 
for  No.  1  at  furnace,  according  to  quality 
and  brand. 

Reports  from  Eastern  Pennsylvania  would 
seem  to  indicate  a  rather  improved  demand 
from  the  smaller  consumers  of  foundry  pig 
iron,  while  the  larger  buyers  are  to  some  ex- 
tent inquiring  for  forward  deliveries.  On 
the  whole,  their  views  are  so  extreme  that  in 
but  few  instances  has  business  resulted. 

Old  Material — The  market  presents  no 
new  features.  Old  steel  rails  have  sold  to 
the  extent  of  800  to  1,000  tons  at  prices 
ranging  from  $10.25  t0  $u>  but  the  demand 
continues  anyth.ng  but  brisk. 

Old  Iron  Rails— Are  saleable  at  from 
$12  to  $13,  cash,  tide  water. 

Wrought  Scrap— Has  been  bought  by 
out-of-town  dealers  from  yard  here  at  from 
$10.50  to  $11,  free  to  vessel. 

Old  Car  Wheels— Have  sold  at  $10.50, 
with  some  sales  of  broken  wheels  at  $1 1  and 
$11.50. 

Copper — New  York  mirket  steady,  at 
from  io>£  to  \o%c.  for  Lake,  9^  to  9^c. 
for  electrolytic,  9%  to  9^c.  for  casting. 

Lead — New  York  market  very  dull,  $3.15 
to  $3.20  ;  more  sellers  than  buyers.  Official 
bullion  price,  $3.10. 

Spelter — New  York  market  dull  and 
weak,  at  $3.45  to  $3.50. 


Ogle  went  on  to  Victoria,  but  will  return 
here  shortly.  He  is  in  the  best  of  good 
health,  and  reports  business  as  very  fair.— 
Daily  News  Advertiser,  Vancouver. 


CORRECTION. 


PERSONAL. 

Mr.  Seymour,  of  the  Seymour  Shear  Co., 
was  in  the  city  this  week. 

W.  V.  Kish,  of  the  Toronto  Smelting 
Works,  has  gone  to  Halifax,  N.S.,  on  busi- 
ness for  the  firm. 

G.  R.  Hannah  of  Shelburne,  and  J.  A. 
Mather  of  New  Lowell,  are  among  the  coun- 
try merchants  who  have,  within  the  last  few 
days,  been  paying  their  respects  to  Toronto 
wholesalers. 

Freeman  Davis,  who  has  clerked  in  the 
hardware  stores  of  Foster  &  Hobbs  and  W. 
W.  McGregor,  Tilsonburg,  intends  leaving 
town  this  week,  and  will  go  first  to  his  home 
in  Mitchell.  Mr.  Davis  made  a  lot  of  friends 
in  town,  who  will  be  sorry  to  see  him  leave. 

Mr.  W.  L.  Ogle,  the  general  representa- 
tive of  the  Gutta  Percha  and  Rubber  Man- 
ufacturing Company  of  Toronto,  arrived 
yesterday   on    his   semi-annual   trip.      Mr. 


The  following,  from  Walter  H.  Cotting- 
ham  &  Co.,  Montreal,  explains  itself:  "  We 
thank  you  for  notice  re  our  purchase  from  P. 
D.  Dods  &  Co.  of  their  artists'  material 
stock,  but  the  notice  is  misleading  inastriuch 
as  it  would  appear  as  if  we  bad  bought  out 
Messrs.  P.  D.  Dods  &  Co.'s  general  stock, 
while  we  have  only  bought  their  artists'  ma- 
terial stock,  one  of  the  departments  of  their 
business.  Will  you  please  have  this  matter 
made  plain,  as  we  should  not  like  P.  D.  D. 
&  Co.  to  suffer  anything  by  the  announce- 
ment, which  might  be  misunderstood." 


TO  PREVENT  COLLISIONS. 

AN  apparatus  for  preventing  collisions 
between  trains  has  been  invented  by 
Prof.  Pellat,  of  the  Sarbonne.  It 
consists  essentially  of  a  band  of  traveling 
paper  impregnated  with  iodide  of  potassium. 
Over  this  paper  moves  a  platinum  stylus, 
and  when  a  current  of  electricity  passes 
through  the  stylus  and  the  paper  the  iodide 
is  decomposed,  leaving  a  blue  mark  on  the 
paper,  as  in  the  chemical  telegraph  of  Bain. 
The  moving  train  is  sa;d  to  send  this  cur- 
rent in  the  following  manner :  The  wheels 
press  down  pedals  placed  at  intervals  along 
the  rails  and  complete  the  circuit  of  a  bat- 
tery connected  with  the  platinum  stylus  and 
paper  of  the  apparatus,  which  is  situated  in 
the  signal  cabin,  and  (he  marks  thus  made 
on  the  paper  indicate  the  position  of  the 
train  and  enable  the  signalman  to  trace  its 
course  along  the  line,  and  control  and  regu- 
late his  signals  with  greater  accuracy. 


COST  OF  COACHES. 

ORDINARY  coaches,  cost,  says  the 
Railway  Review,  from  $4,000  to 
$6,000,  weigh  from  40,000  to  60,000 
pounds,  and  will  accommodate  from  50  to  60 
passengers.  A  sleeper  costs  from  $10,000 
to  $20,000,  according  to  finish,  weighs  from 
75,000  to  110,000  pounds,  and  accommo- 
dates from  12  passengers  for  a  compartment 
car  to  28  passengers  for  a  sleeper.  With 
the  matter  of  cost  the  railroads  have  little  to 
do,  so  far  as  the  sleeping  cars  are  concerned, 
but  with  the  results  they  have  much  to  do, 
as  they  will  pull  double  the  weight  with  half 
the  capacity  for  the  same  price  per  passenger 
— a  proposition  at  once  illogical  and  unfair. 

In  the  Tutelle  office  during  the  past  year 
there  were  registered  969  ordinary  partner- 
ships of  two  or  more  persons,  formed  or  dis- 
solved; 371  firms  composed  of  one  person 
only,  and  72  limited  partnerships.  During 
the  year  4,987  new  writs  were  issued  in  the 
Superior  Court,  as  against  4,055  in  1892.  In 
the  Circuit  Court  there  were  11,139  writs,  as 
against  4,814  in  the  previous  year.  In  the 
same  court  there  were  2,707  executions 
issued  in  1893,  and  1,336  in  1 892.  From 
January  1st,  1893,  to  the  date  of  its  abolition, 
June  30,  the  Magistrates'  Court  issued  4,574 
writs,  During  the  year  just  ended  there 
217  demands  of  assignment,  while  the  pre- 
vious year  the  number  was  only  '57-— Ga 
zette,  Montreal. 
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H.  Boker  &  Co. 

AEE   FAMOUS   FOR  THEIR 
FINE   QUALITY 

RAZORS,  SCISSORS, 

AND 

POCKET  CUTLERY 


TRADE 


<^fc 


MARK. 


(TREE   BRAND) 

For  Sale  by  Leading  Wholesale  Houses. 

SOLDER. 

Half-and-Half  Solder. 
Plumber's  Solder. 

Refined  Metal  Solder. 
Triangular  Solder. 


We  guarantee  all  OUR  GOODS!     If  found 
unsatisfactory  can  be  returned  at  our  expense. 


Toronto  Smeltinc,""  Refining  Works 

92  and  94  Queen  St.  E.,  TORONTO. 

MIXED  PAINTS 


The 
Unicorn 


Brand 

TRADE    MARK  *<*""^« 

Has  now  the  leading  reputation  for  purity 
and  durability  in  Canada. 
They  are  sold  all  over  the  Dominion. 
Manufactured  only  by 

A.  RAMSAY  &  SON,  MONTREAL 

ESTABLISHED  1842. 


Canada  Iron  Furnace  Co,,  Ltd. 

Manufacturers  of 

CHARCOAL   PIG   IRON 

MONTREAL. 

BRAND  "0.  |.  F."  THREE 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


00TLERY. 


Jos.  Rodgers  &  Co's,    E.   M.   Dickinson's  and 
other  Sheffield  Makes.    German  Pocket  Knives 


and  Razors,  "  Hercules"  Scissors.        •      p      ■  rn\  If"  fift 

Import  orders  solicited.      See  our       "■    U.    LlOLIl   OC   UU. 

samples  and  prices. 


MONTREAL    and   TORONTO. 


ALMOST  EVER!  STYLE  AND  SIZE  KNOWN  TO  THE  TRADE 


CLAUSS    SHEARS    AND    SCISSORS. 

Steel  Laid.    Tempered  with  Natural  Gas.    All  Goods  Guaranteed- 

Highest  Medals  and  Diplomas  awarded  by  World's  Fair  judges.     Catalogue  mailed 
on   application. 

Clauss  Shear  Co. 

it7  Easet,aide  Toronto,  ont. 

TO   THE   TRADE 


GEO.  E.  DRUMMOND, 

Managing  Director  and  Treasurer 


Targets. 

we  control  the  sale  ^    Hamilton,  BlueRock 

of  the  famous  •* 


an 


d  Expert  Traps 


Send  for  samples  and  get  our  prices.     Targets  well  packed  and  no 
second  handling.     Shipped  direct  from  factory  in  Hamilton. 


THE  BOWMAN  HARDWARE  and  SPORTING  GOODS  GO. 

HAMILTON,    ONT. 


LIQUID 
GLUE 


S     THE     BEST. 


THE  ART  METROPOLE,  Agents. 

131  Yonge  Street,  TORONTO. 


"DURHAM 


OUR  SALES  OF 

»   Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  others 
Try  it  and  be  convinced 

Sole  Consignees  for  Canada, 

IWRAE  &  CO.,  OTTAWA 
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[Importers,  wholesale  merchants  and  manufacturers 
should  send  any  items  intended  for  this  department  so 
that  they  may  reach  the  head  office  not  later  than  Wed- 
nesday morning.  The  editor  will  always  welcome  such 
nformation.] 

All  the  shingle  manufacturers  in  British 
Columbia  have  joined  an  association  to 
keep  up  prices. 

The  new  iron  bridge  at  Dorchester  Station 
over  the  River  Thames,  erected  by  the 
Peterboro'  Bridge  Company,  has  been  com- 
pleted. 

The  Laflin  &  Rand  powder  mill  at  Rifton, 
10  miles  fiom  Kingston,  N.Y.,  blew  up  on 
Saturday,  and  it  is  reported  four  men  were 
killed. 

The  B.  C.  Iron  Works  Company,  Vancou- 
ver, are  now  engaged  in  constructing  a  ioo- 
horse  power  boiler  66  inches  in  diameter  and 
16  feet  long  for  Tait's  shingle  mill. 

A  hardware  novelty  that  is  of  especial  use 
to  any  one  using  mucilage,  consists  of  a  T- 
shaped  wire  placed  in  the  neck  of  the  bottle, 
where  it  can  be  used  for  scraping  the  extra 
accumulation  of  mucilage  from  the  brush. 

Mr.  McGillivray's  iron  pipes  tor  the  Horse 
Fly  mine,  Cariboo,  are  now  being  slowly 
teamed  to  their  destination  from  Vancouver 
by  way  of  Ashcroft.  The  journey  will  take 
fully  three  months,  and  be  made  slowly  on 
sleighs. 

Frank  Holly,  London,  got  his  foot  caught 
between  the  cogs  at  McCIary's  last  Saturday 
afternoon.  He  was  cleaning  castings  by 
machinery,  and  his  foot  was  drawn  into  the 
wheels  and  crushed  so  severely  as  to  render 
it  necessary  to  amputate  part  of  it. 

Several  shopkeepers  were  recently  sum- 
moned for  street  obstructions  in  Halifax, 
N.S.,  but  they  failed  to  appear  in  court,  and 
warrants  were  issued.  Two  of  them  were 
arrested  on  warrants,  but  when  taken  to  the 
station  they  paid  the  necessary  fines  and 
were  released. 

The  will  of  William  Kitchen,  blacksmith, 
of  the  Village  of  Schomberg,  has  been  pro- 
bated in  the  Surrogate  Court.  It  directs 
that  the  estate,  which  is  valued  at  $1,700, 
shall  be  given  to  the  wido.v  during  her  life- 
time. At  her  death  it  is  to  go  to  her  sons 
and  daughters. 

This  is  a  good  time  for  dealers  in  plumb- 
ers' supplies  to  intimate  to  their  customers 
that  a  Jcareful  inspection  of  pipes,  range 
boilers,  and  so  on,  would  be  timely.  If  it 
does  not  yield  fruit  now,  when  the  disaster 
does  come,  the  advice  of  the  Hardwareman 
will  be  remembered  to  his  advantage. 

Four  of  the  largest  manufacturing  con- 
cerns in  Halifax,  N.S ,  are  closed  down  at 
present  owing  to  the  depression  in    trade, 


and  a  large  number  of  men  are  temporarily 
thrown  out  of  employment  in  consequence. 
Gordon  &  Keith's  factory  is  ck):ed  down  for 
two  weeks,  A.  Stephen  &  Sons'  factory  for 
three  weeks,  Robt.  Taylor's  shoe  factory  for 
four  weeks,  and  Dempster's  mills  for  four 
weeks. 

Cuero,  Texas,  was  treated  lately  to  an 
electrical  display  such  as  has  never  been 
seen  or  heard  in  that  section.  It  began  with 
distant  thunder,  getting  closer  rapidly,  and 
in  less  than  five  minutes  there  were  heavy 
peals  of  thunder,  and  lightning  flashes,  and 
sparks  or  balls  of  fire  descending  within  five 
feet  of  the  ground  and  bursting,  making  a 
loud  report.  The  people  were  all  frightened 
and  are  not  anxious  to  have  the  same  kind 
of  treat  again. 

A  new  piece  ot  flatware  has  made  its  ap- 
pearance in  London,  called  the  "  Masti- 
cator." Fastened  to  the  back  and  prongs  of 
a  fork  is  aflat  piece  of  metal  in  which  are 
inserted  sixteen  small  triangular  cutters, 
which  by  pressing  upon  a  steak  or  chop 
upon  a  warm  plate  will  mince  the  edible, 
making  the  process  of  eating  for  the  aged, 
the  invalid  and  children  a  comparatively 
easy  one.  It  is  sold,  when  placed  upon  a 
white  metal  fork,  at  sixty  cents,  or  upon  an 
electroplated  fork  at  $1.20  each. 

There  has  recently  been  placed  in  posi- 
tion at  the  Symonds-Kaye  mine,  at  Mon- 
tague, a  six-inch  jack-head  pump.  It  is 
one  of  the  largest  that  is  in  Nova  Scotia, 
and  can  work  twenty-five  strokes  to  the 
minute.  At  present  the  company  only  run 
it  twelve  strokes  to  the  minute,  and  that 
keeps  the  mine  perfectly  dry.  The  pump 
was  manufactured  by  Macdonald  &  Co. 
There  are  also  two  other  four-inch  pumps 
and  another  steam  pump,  which  can  be 
brought  into  use  if  necessary. 

B.  C.'s  output  of  gold  dust,  as  reported 
through  the  banks  dealing  in  the  same, 
shows  a  decline  of  value  from  $328,690.49 
in  1892  to  $302,340.57  last  year.  The  ap- 
parent fall  is,  however,  unreal,  as  much  gold 
was  shipped  from  the  Kootenay  country  via 
Spokane,  whilst  some  from  the  far  Yukon 
went  direct  to  San  Francisco.  It  cannot, 
therefore,  be  doubted  that  B.C.'s  real  output 
of  gold  dust  for  1893  would,  if  fully  tabu- 
lated, record  a  moderate  advance  on  the  re- 
sults of  '92. 

A  new  engine  of  war  has  been  invented  by 
M.  Turpin.  The  chief  point  of  the  inven- 
tion is  the  application  of  electricity.  A 
very  light  wagon,  drawn  by  two  horses,  con- 
tains two  groups  of  projectiles,  and  with  the 
aid  of  four  gunners,  four  charges  can  be 
fired  off  in  a  quarter  of  an  hour,  each  throw- 
ing 25,000  missiles  over  a  surface  of  22,000 
square  metres.  In  spite  of  its  extraordinary 
power,  the  invention  is  said  to  be  perfectly 
simple  in  design. —  Invention. 

A  method  of  strengthening  copper  steam 
pipes  by  means  of  coiled  metal  wire  is  de- 


scribed by  Mr.  NaborSoliani  in  the  Rivisitta 
Marittinia.  The  practice  is  to  serve  the 
tubes  over  with  one  or  more  layers  of  closely 
laid  metal  wire,  wound  on  under  tension. 
Drawn  tubes  up  to  about  8-in.  in  diameter 
are  made  out  of  copper  sheets  by  blazing  in 
the  usual  way,  and  are  then  wrapped  round 
with  a  close  spiral  of  copper  or  Delta  metal 
wire.  It  is  understood  that  this  method 
has  been  adopted  in  the  Italian  navy. 

A  unique  sign  has  been  received  by  Corn- 
wall &  Tilley,  general  agents  for  the  Sun 
Fire  Insurance  Co.  of  London,  Eng.  It  was 
made  by  C.  W.  Shonk  of  Chicago,  and  is  of 
brass.  On  it  is  a  representation  of  trie 
ancient  fire  engine  used  in  London,  with  the 
firemen  formerly  employed  by  the  insurance 
company  to  protect  the  insured  property  and 
a  representative  of  the  Salvage  corps,  which 
appears  to  have  been  in  existence  nearly  two 
hundred  years  ago.  The  sign  is  a  very 
pretty  and  attractive  one. 

Mr.  Vanbruissel,  Belgian  consul-general 
here,  has  asked  for  the  co-operation  of  the 
Dominion  Government  in  aiding  committees 
organized  in  France,  Germany  and  Belgium 
for  the  purpose  of  enquiring  into  the  mineral 
resources  of  Canada.  The  object  of  these 
committees  is  to  issue  periodical  reports 
upon  matters  of  interest,  dealing  with  the 
description  of  the  deposits  and  mines,  means 
of  transportation,  location,  output,  etc.  The 
different  provincial  Governments  have  also 
been  communicated  with. 

Mr.  R.  W.  Hitchcock,  who  was  engaged 
with  the  Westinghouse  Electrical  Company 
at  the  World's  Fair  during  the  past  summer, 
has  returned  to  town,  and  is  now  maturing  a 
plan  for  the  establishment  of  an  Electrical 
Power  Company  to  transmit  power  from  the 
Moulinette  dam  for  the  purpose  of  running 
the  mills  here,  and  also  of  operating  an 
electric  street  car  system  for  Cornwall.  A 
number  ot  United  States  capitalists  are  in- 
terested with  Mr.  Hitchcock,  and  they  are 
prepared  to  commence  the  work  as  soon  as 
a  right  of  way  is  obtained  from  the  town.  It 
is  proposed  to  run  the  line  from  the  station 
to  Second  street,  by  way  of  either  Pitt  or 
Sidney  street,  and  run  along  Second  street 
from  the  paper  mill  to  Marlboro'  street,  and 
thence  to  the  Canada  Cotton  Mill.  The 
company  propose  to  put  in  plant  to  furnish 
5,000  horse  power  at  the  commencement. 
A  petition  will  be  presented  at  the  next 
meeting  of  the  town  council,  asking  for  the 
right  of  way  for  the  street  car  line,  and  if 
this  is  secured  Mr.  Hitchcock  hopes  to  be 
able  to  conclude  his  arrangements  immedi- 
ately.— Standard,  Cornwall. 

Atourist  in  the  West  saw  over  the  door  of 
a  little  shop  in  a  small  town  this  curious 
sign  : 

SAWS  FILED,  KNIVES  SHARPENED, 

ALSO 

MILLINERY. 

M.  Langlasse,  and  ingenious  Frenchman, 

has  devised  a  simple  arrangement  of  elec- 
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tncal  contacts  for  door  locks,  which,  during 
the  hours  when  no  watch  is  kept,  will  give 
notice  of  any  attempt  at  opening  the  door 
by  means  of  false  keys  or  pick  locks,  by  ring- 
ing a  bell.  It  is  this  sort  of  invention  th.it 
has  ruined  burglary  as  a  paying  profession. 
— Chicago  Journal  of  Commerce. 


MEXICAN  FREE  ORE. 

MINE-OWNERS  certainly  have  just 
cause  for  an  uprising  against  the 
Wilson  bill  covering  the  section 
whereby  the  lead  smelters  on  the  borders  of 
Mexico  are  especially  selected  to  receive 
the  benefit  of  free  ores.  Under  the  McKin- 
ley  law,  during  the  last  three  years,  we  have 
collected  in  duty  on  these  silver  ores  about 
$2,000,000,  and  although  lead  has  been  ex- 
ceedingly low  in  price,  yet  this  large  amount 
of  ore  has  come  in.  Is  it  not  fair  to  ask, 
if  Mexico  can  afford  to  send  us  30,000  tons 
in  1893,  and  pay  \%  cents  duty,  why  should 
this  favoritism  be  shown  to  this  particular 
kind  of  lead  ore  ?  Why  not  let  these  ores 
bring  into  our  Treasury  the  $750,000  to 
$1,000,000  that  a  duty  of  y%  cent  per  pound 
would  bring  in  every  year?  If  the  bill,  as 
it  now  stands,  sha'l  become  a  law,  it  will 
cause  an  immense  amount  of  hardship  to 
the  miners  of  the  West,  most  of  whom  are 
dependent  lor  a  living  upon  this  business. — 
Metal  Market  Report. 


NO  MAN  IS  INDISPENSABLE. 


A' 


€  6  X  H,  yes,"  said  an  old  commercial 
traveler  to  us  the  other  day, 
"  I've  quite  conquered  the  idea 
that  my  services  are  indispensable  to  my 
firm.  The  notion  took  complete  possession 
of  me  once,  years  ago,  but  the  experience 
resulting  from  it  cured  me  forever. 

"  I  had  a  good  trade,  and,  like  many  other 
young  salesmen,  fancied  that  I  owned  the 
house,  and  made  demands  that  were  altoge- 
ther unreasonable.  These  not  being  granted, 
I  threatened  to  leave  the  house  and  go  to 
some  other  firm,  and,  to  my  surprise,  was 
told  to  go.  Smiling  in  derision  at  my  prin- 
cipal's short-sightedness,  and  confident  that 
the  old  concern  would  fail  very  quickly  with- 
out my  services,  I  went  out.  And  then  I 
began  to  experience  other  surprises.  I  ap- 
plied for  other  positions  in  vain.  They  were 
all  filled.  The  old  house  did  not  recall  me, 
and  seemed  to  run  right  along  as  usual.  I 
was  put  to  ssore  straits,  but  found  a  cheap 
situation  at  last  with  a  poor  commission 
firm,  and  was  glad  to  get  it.  Time  passed. 
Instead  of  going  to  the  wall  the  old  house 
appeared  to  be  doing  better  than  ever.  It 
didn't  break  worth  a  cent.  One  day  the 
principal  met  me  on  the  street  and  asked 
me  how  I  was  prospering.  I  told  him 
frankly  and  acknowledged  my  fault.  He 
took  me  back,  and  I've  been  with  that  house 
ever  since.  It  was  a  needed  lesson  and  will 
last  me  for  a  lifetime.  Many  men  are  valu- 
able, but  not  indispensable. — Commercial 
Tribune. 


Pure  Southern 


TURPENTINE 


Our  Specialty 


Remember,  we  are  headquarters  for  the    pure  article,  and   intending   purchasers  will  do 

well  to  get  our  price  before  placing  their  orders. 
Every  barrel  of   Turpentine  we    ship  is    accompanied    by  our    printed  guarantee    that  it 

is  ABSOLUTELY  PURE- 

We    Are    Not   Members   of    any   Combine. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W.,  TORONTO 


BLACK 
DIAMOND 


FILE 
WORKS, 


21   Richmond  St.,  Philadelphia,  Pa. 


MANUFACTURERS   OF 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Knded  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gullettinjr  Sawfiles. 

Climax  Sawfiles.  _  Lightning  Sawfiles. 

EVERY  OTHER    DESCRIPTION  OF  SAW   FILES. 


BUSINESS   CHANCE. 

Advertisements   inserted    under    this  heading 
two  cents  per  word  each  insertion. 


STORES  and  Offices  to  rent  in  The  Thomson 
Bros.  Block,  Calgary,  a  three  story  stone 
building,  plate  glass  front,  heated  with  hot 
water,  lavatory,  closets,  etc.,  most  central  loca- 
tion in  the  city,  reaHy  for  occupation  in  about 
a  month.     Address,  THOMSON  BROS.,  Calgary. 


FEATHER  DU5TER5 

Our   Dusters   are   away  in  advance  of  any 

other  duster  made  by  any  other  firm  in 

America.     Prices  the  lowest. 

DEARBORN    DUSTER   CO.,  CHICAGO. 

Frank  Holt,  Agent,  si  coibome  street,  Toronto 
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BERGER  BROS. 


Tinners'  Hardware 
and  Roofers'  Supplies. 


-.<:--' 


The  best  Eave  Trough  Hangers  and  Pipe  Fasteners 
on  earth.  Berger's  Long  Eave  Gutter,  Pipe  Hooks  and 
Fasteners  of  every  description.  Also  Ridging,  Crest- 
ings.  Finals,  Registers  and  Ventilators.  Don't  buy  un- 
til you  have  our  price.     Samples  and  catalogue  frei 
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HARDWARE 


LUCIFER  MATCHES. 

WHO  was  the  inventor  of  the  lucifer 
match  ?  At  least  as  many  countries 
are  now  disputing  the  honor  of  hav- 
ing produced  the  parent  of  the  first  friction 
match  as  there  were  cities  claiming  to  be  the 
birthplace  of  the  Father  of  Poetry. 

In  the  opinion  ofthe  London  Chemist  and 
Druggist  there  is  no  doubt  that  friction 
matches  were  known  in  England  just  after  the 
close  of  the  first  quarter  of  the  century.  In 
fict,  time  will  probably  show  that  the  real 
inventor  of  the  lucifer  was  a  Rritisher, 
though  it  is  very  likely  that  shortly  after  the 
discovery  was  made  in  England  the  secret 
was  also  found  independently  on  the  conti- 
nent. 

The  first  light-bearing  matches,  as  sold  in 
England  in  1826,  were  made  of  strips  of 
cardboard  paper  or  of  flat  splints  of  wood, 
tipped  first  with  sulphur  and  next  with  a 
mixture  of  chlorate  of  potash  and  antimony. 
They  were  lighted  by  being  drawn  smartly 
through  a  piece  of  folded  glass  paper. 
Needless  to  say,  they  were  expensive,  waste- 
ful, offensive  to  the  smell,  and  unsafe.  A 
more  effective  form  of  match  was  intro- 
duced soon  after  by  the  name  of  "  Congreve 
light"  or  "lucifer."  It  was  in  England  also 
that  machines  for  cuttiug  the  splints  forming 
the  body  of  the  match  were  first  brought 
out,  though  quite  30  years  seem  to  have 
elapsed  between  the  invention  of  matches 
and  the  advance  of  the  industry  to  this  stage 
of  machine  use. 

Naturally  the  retail  sale  of  matches  was  at 
first  mainly  in  the  hands  of  pharmacists,  who 
probably  were  manufacturers  themselves  in 
most  instances.  One  ofthe  day-books  ofthe 
late  Mr.  John  Walker,  who  was  in  business 
as  a  chemist  and  druggist  at  Stockton-on- 
*  Tees,  as  early  as  the  first  quarter  of  the  cen- 
tury, for  instance,  bears  numerous  entries 
relating  to  the  sale  of  "  friction  lights."  The 
first  runs  as  follows  : 

Die  Saturni,  April  7,  1827. 

No.  30. — Mr.  Nixon. 
Sulphurata,  hyper    oxygenate,   frict. 

100 is.  2d. 

Tin  case -s.  2d 

And  from  that  day  onward  until  September 
23.  1829,  no  fewer  than  164  boxes  of  the 
same  kind  were  sold  by  Mr.  Walker,  who 
made  a  solemn  entry  in  Latin  each  time  to 
record  the  fact. 

In  some  quarters,  in  fact,  this  Mr.  Walker 
is  said  to  have  been  the  original  inventor  of 
the  lucifer  mitch,  and  it  is  even  stated  that 
he  hit  upon  the  idea  of  the  preparation  while 
engaged  in  the  manufacture  of  some  chemi- 
cal compound  in  his  laboratory,  after  observ- 
ing that  a  stick  which  he  had  used  for  stir- 
ring took  fire  when  accidentally  rubbed  upon 
the  hearthstone. 

Another  claimant  for  the  honor  of  having 
invented  the  friction  match  is  Sir  Isaac 
Holden,  who  is  now,  at  the  age  of  86,  an 
active    politician   and    business   man.       Sir 


Isaac,  in  evidence  he  gave  some  years  ago 
before  a  parliamentary  committee  on  the 
patent  act,  stated  that  in  October,  1829, 
when  engaged  as  a  teacher  of  chemistry  at 
Reading,  he  was  in  the  habit  of  rising  at  4 
a.m.  and  of  lighting  up,  as  everyone  then  did, 
by  means  of  a  flint  and  steel.  He  often 
thought  of  the  desirability  of  improving  this 
cumbersome  process,  and  the  idea  occurred 
to  him  to  place  sulphur  between  a  piece  of 
wood  and  some  chlorate  of  potash,  the  ex- 
plosive nature  of  which  was  well  known  at 
the  time.  He  tued  this  plan  in  the  class- 
room, and  one  of  his  pupils,  the  son  of  a 
London  chemist,  immediately  wrote  to  his 
father  about  the  experiment.  Shortly  after- 
wards Sir  Isaac  had  the  satisfaction  of  hear- 
ing that  lucifer  matches  prepared  upon  his 
system  were  being  offered  for  sale  in  Lon- 
don. He  was  then  urged  to  apply  for  a  pat- 
ent, but  he  thought  that  the  matter  was  too 
small  to  trouble  about. 


A  PERFECT  SAW  JOINTER. 

•■-p'HE  accompanying  cut  is  an  illustra- 
•  tion  of  a  unique  saw  jointer  that  is 
L  being  put  on  the  market  by  E.  Ber- 
tram Pike,  of  Pike  Station,  W.H.  It  is 
claimed  to  be  the  only  perfect  jointer  made, 
and  is  adjustable  to  any  saw.  Among  its 
commendable  points  are  these :  It  joints  the 
teeth  absolutely  square ;  it  does  not  require 


a  special  file,  as  a  common  triangular  or  flat 
file  can  be  used  in  it ;  it  can  be  adjusted  in 
a  moment  to  the  largest  cross-cut  or  finest 
hand  saw  —  always  setting  square  on  the 
teeth.  The  "  Perfect  Saw  Jointer"  is  a  tool 
that  no  wide-awake  carpenter  or  mechanic 
can  afford  to  do  without,  as  it  saves  much 
time  and  insures  accuracy  in  jointing  the 
teeth  to  an  equal  length  —  preventing  the 
wear  and  tear  on  the  hands  caused  by  the 
old-time  methods. 


THE  MEN  WITH  THE  PIG. 

A  FEW  days  ago  two  men,  who  were 
afterward  found  to  be  Detroiters,  ar- 
rived in  town,  about  50  miles  to  the 
west  of  Detroit,  leading  a  pig.  It  was,  per- 
haps, big  enough  and  heavy  enough  to  be 
called  a  hog,  but  they  termed  it  a  pig,  and 
as  they  turned  it  over  to  the  care  of  the 
landlord,  at  whose  inn  they  proposed  to  re'st 
for  the  night,  one  of  the  men  explained  : 

"  Be  awful  careful  wiih  that  pig.  He's  a 
daisy— a  new  breed  just  ftom  Scotland. 
We've  sold  him  to  a  farmer  out  here  for  $50, 
and  we  don't  want  anything  to  happen  to 
him." 

The  landlord  locked  the  pig  up  and  then 
began  to  think  and  cogitate  and  suspect. 
When  the  strangers  had  gone  to  bed  he 
called  in  some  of  the  boys  and  said  : 

"  I've  twigged  the  racket  ;  them  two  fel- 
lows are  sharpers,  and  that's  a  guessing  pig. 
To-morrow  they  will  give  you  a  chance  to 
guess  at  his  weight  at  10  cents  a  guess,  and 
you'll  be  cleaned  out — only  you  won't  !  As 
the  fellows  sleep  we  will  weigh  their  pig  and 
beat  their  game." 

Nobody  slept  until  the  pig  was  taken  over 
to  the  scales  and  weighed.  He  pulled  down 
170  pounds  to  a  hair,  and  the  villagers  went 
home  and  hunted  up  their  nickels  and 
dreamed  of  pigs  and  scales  and  sharper^ 
through  the  remainder  ofthe  night. 

Next  morning  the  pig  was  led  around  in 
front,  and  before  starting  off  on  his  journey 
one  of  the  owners  remarked  to  the  assembled 
crowd : 

"Gentlemen,  I'm  going  to  weigh  this  pig 
directly.  Maybe  some  of  you  would  like  to 
guess  on  his  weight.  I'll  take  all  guesses  at 
10  cents  each,  and  whoever  hits  it  gets  50 
cents." 

This  provoked  a  large  and  selected  stock 
of  winks  and  smile"1,  but  no  one  walked  up 
until  the  pig  man  said  that  any  one  person 
could  guess  as  many  times  as  he  cared  to, 
provided  a  dime  accompanied  each  guess. 
Then  a  rush  set  in.  Three  or  four  mer- 
chants put  up  50  guesses  each.  A  justice  of 
the  peace  took  30.  A  lawyer  said  about  20 
would  do  for  him.  Before  thete  was  any  let 
up  in  the  guessing  about  600  had  been  regis- 
tered and  paid  for.  Every  soul  of  'em 
guessed  at  170  pounds.  It  was  curious 
what  unanimity  there  was  in  the  guessing, 
but  the  pig  men  didn't  seem  to  notice  it. 
When  all  had  been  given  a  chance  the  pig 
was  led  to  the  scales,  and  lo !  his  weight  w.is 
exactly  174  pounds  ! 

"You  see,  gentlemen,"  explained  the 
spokesman,  "while  this  animal  only  weighs 
170  pounds  along  about  11  o'clock  at  night, 
we  feed  him  about  five  pounds  of  corn  meal 
in  the  morning  before  weighing  !  You  for- 
got to  take  this  matter  into  consideration  !" 

Then  somebody  kicked  the  landlord,  and 
he  kicked  the  justice,  and  the  justice  kicked 
a  merchant,  and  when  the  pig  men  looked 
bark  from  a  distant  hill  the  whole  town  was 
out  kicking  itself  and  throwing  empty  wal- 
lets into  the  river. — Detrait  Free  Press. 
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Wire.   Wire. 

Coppered  Steel  Spring  Wire,  Tinned  Mattress  Wire, 

Broom  and  Brush  Wire,    Hay  Baling  Wire, 

Flat  Wires,  Soft  Coppered  Wires. 

WE  GUARANTEE  THE  QUALITY  OF  ALL  OUR  WIRES. 

The  B.  Greening  Wire  Co.  Ltd. 

Write  for  Catalogue.  HAMILTON,     CANADA- 


ooB«.or*tE  „       JOSEPH  RODGERS  &  SONS, 


Limited. 


MANUFACTURERS    OF 

Pocket  and  Table  Cutlery,  Scissors,  Razors,  Erasers,  Etc. 

These    goods    have    fully    maintained    their    reputation    as    the    best    cutlery    in    the    world    for    over 

ONE    HUNDRED  AND  FIFTY  YEARS. 

Any  Infringements  of  our  Name  and  Corporate  Mark  will  be  promptly  prosecuted. 

Sole  Agents  for  Canada, 

JAMES  HUTTOIM  &  CO., 


Montreal 


h 


ard  Wear  Paper 


FOR 


Hardware  Men 

Manillas,  Brown  Wrapping, 
Hardware  Manilla  .   .   . 
Leather  Manilla,  Etc.,  Etc. 


PAPER 


We  can  supply  Paper  of  all  Grades,  in  any  size  or  weight, 
at  the  best  prices  and  most  favorable  terms.  Write  us 
for  samples  and  quotations. 


TORONTO  BRANCH  :  29  Front  St.  West. 
MONTREAL  BRANCH  :  318  St.  James  St. 


THE 


E.  B.  EDDY  CO.,  Hull,  Canada 
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MOUNTING  THE  LADDER. 

A  YOUNG  man  who  starts  out  with  a 
clear  conviction  that  there  is  "  plenty 
of  room  at  the  top,"  and  who  is  in- 
dustrious and  saving,  says  Merchants'  Re- 
view, will  be  pretty  apt  to,  reach  the  topmost 
rung  of  the  ladder  of  success.  The  trouble 
is  that  so  few  young  fellows  are  capable  of 
self-denial,  or  else  are  not  willing  to  exert 
themselves  sufficiently  to  achieve  success. 
Some,  too,  are  not  willing  to  begin  at  the 
bottom  of  the  ladder,  and  therefore  are  han- 
dicapped by  their  ignorance  of  their  voca- 
tion. It  takes  more  than  a  smattering  to 
rise  in  ary  pursuit  in  these  days  of  active 
competition,  when  for  every  vacancy  there 
are  a  score  or  more  applicants.  It  is  a  very 
common  practice  of  writers  and  lecturers  on 
topics  such  as  "  How  to  Achieve  Success," 
to  illustrate  their  remarks  by  examples  taken 
from  life.  The  career  of  some  leader  of 
trade  or  industry,or  of  some  statesman,  who 
started  out  in  life  with  the  traditional  shil- 
ling or  fifty  cents,  and,  by  severe  self-denial 
and  the  most  active  exertion  and  iron  reso- 
lution, finally  gained  a  world-wide  fame,  is 
instanced,  but  generally  only  a  slight  impres- 
sion appears  to  be  made  upon  the  youthful 
reader  or  hearer.  Yet  similar  opportunities 
are  open  to  the  aspirant  of  to-day  as  were 
opened  to  the  most  successful  men  in  the 
past.  In  fact,  the  opportunities  always  exist, 
but  the  man  is  not  always  ready  to  grasp 
them.  Perhaps  the  reason  why  such  illus- 
trations usually  fail  of  the  object  of  the 
writers  or  lecturers  is,  because  those  for 
whose  benefit  they  are  presented  cannot 
convince  themselves  that  they  have  a  ghost 
of  a  chance  of  succeeding  where  so  many 
apparently  superior  men  have  failed  ;  for 
those  at  the  top  have  still  reason  to  feel 
lonely  ;  it  is  by  no  means  crowded  up  there 
yet.  But  if  the  young  men  in  business  who 
doubt  their  own  powers  would  only  try  to  fit 
themselves  for  a  position  a  grade  higher 
than  that  which  they  fill,  they  would  find 
that  their  progress  up  the  ladder  would  be 
more  rapid,  and  that  many  of  the  obstacles 
of  which  they  have  been  apprehensive  would 
disappear.  Step  by  step,  rung  by  rung  the 
ladder  must  be  mounted,  but  one  will  never 
rise  unless  the  first  step  is  attempted,  and 
progress  is  the  surer,  the  nearer  the  bottom 
of  the  ladder  one  grasps  the  rung.  One  will 
never  rise  by  shirking  one's  duties  ;  it  is  the 
willing,  industrious  clerk  who  becomes  the 
senior  clerk  or  the  partner  of  his  employer, 
and  whohasthebestchanceofsuccess  instat- 
ing in  business  alone.  Somemenhaveaspecial 
aptitude  for  quickly  acquiring  a  knowledge 
of  any  branch  of  the  mercantile  business, 
but  as  a  rule  an  intimate  acquaintance  with 
either  of  the  branches  is  only  obtained  at 
the  expense  of  considerable  time  and  labor. 
Nevertheless  such  an  acquaintance  is  es- 
sential to  any  person  entering  mercantile 
life,  whether  with  a  view  to  permanently 
remaining     therein     or     merely     using     it 


as  a  stepping-stone  to  success  in  other 
walks  of  life.  Therefore  we  say  to  the 
young  aspirants  in  the  store,  first  learn  the 
duties  of  your  present  position  thoroughly, 
making  yourself  indispensable  to  your  em- 
ployers, and  acquiring  their  confidence  as 
well  as  the  confidence  of  their  customers, 
before  attempting  to  set  the  waters  of  the 
nearest  river  on  fire.  By  so  doing  you  will 
not  only  preserve  your  own  self-respect  and 
gain  the  esteem  of  your  acquaintances,  but 
you  will  also  be  fitting  yourselves  for  more 
responsible  and  more  profitable  duties  to 
come. 


A  FAITHFUL  CLERK'S  REWARD. 
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SELLING  AS  AN  ART. 

CARELESS  and  indifferent  salesmen 
ran  neutralize  the  effect  of  the  most 
clever  advertising.  The  largest  users 
of  printers'  ink  take  pains  to  instruct  their 
salesmen  in  the  proper  treatment  of  custom- 
ers, and  a  good  article  for  such  use  recently 
appeared  in  the  Washington  Evening  News, 
over  the  signature  of  Isaac  Gans,  of  the  well- 
known  local  firm  of  Lansburgh  &  Bro.  The 
following  is  a  portion  : 

A  sales-person  should  strive  to  gather 
the  knowledge  and  workings  of  all  stocks 
though  he  be  confined  to  one  department. 
He  should  strive,  first  of  all,  to  work  through 
the  different  grades  until  he  is  at  the  head 
of  his  special  line.  He  should  learn  to 
obey,  not  because  he  must,  but  because  he 
ought  to.  A  man  who  cannot  obey  cannot 
command.  He  will  be  unfit  even  to  assume 
the  charge  of  his  stock,  should  opportunities 
ever  give  him  this  chance.  He  must  act,  in 
carrying  out  his  instructions,  with  t"he  expec- 
tation that  some  day  he  will  have  a  place  of 
business  of  his  own,  and  must  learn  to  run  it 
successfully.  Shoppers  nowadays  are  intelli- 
gent. They  know  well  the  value  of  mer- 
chandise, and,  therefore,  it  does  more  harm 
than  good  to  enlarge  too  much  on  what  you 
are  showing.  A  pleasing  explanation  of  the 
fashion,  a  general  suggestion,  and  then  the 
salesman  should  allow  the  customer  an  op- 
portunity of  exercising  unbiased  judgment. 
Sales  are  often  ruined  by  overmuch  talk. 
Be  honest  in  your  suggestions  ;  never  over- 
do anything  ;  show  your  wares  to  the  best 
advantage  ;  make  your  stocks  look  present- 
able, and  you  will  be  a  success.  Many  clerks 
make  mistakes  by  being  forced  into  submis- 
sion. It  is  far  better  to  do  what  is  expected 
of  you  in  a  graceful  manner  than  to  be  co- 
erced. Promptness  is  another  factor  in  the 
"  make-up  "  of  a  good  sales-person.  That 
employee  who  lags  a  few  moments  in  the 
morningor  noon-time  will  lag  all  through  his 
life.  Discretion  in  waiting  on  a  customer  is 
another  rare  quality.  To  a  neat  person  show 
neat  patterns.  To  one  who  is  a  little  more 
lavish  in  style  of  dress,  show  goods  accord- 
ing to  such  tastes.  Never  try  to  convince  a 
customer  that  your  way  of  thinking  is  right. 
You  can  advance  your  ideas  if  you  find  they 
do  not  conflict  with  your  patron's  views. 


6  6  JAMES,"  he  began,  as  the  clerk  en- 
tered the  private  office,  "the  new 
year  is  close  at  hand."     "  Yes,  sir.' 

"  How  long  have  you  been  with  us  ?" 

"  Twenty  years,  sir." 

"  Ah  !  Twenty  years.  You  came  in  from 
the  country  with  all  your  worldly  posses- 
sions tied  up  in  a  cotton  handkerchief." 

"  I  did,  sir." 

"  You  left  home  determined  to  achieve 
success  ?" 

"  Yes,  sir." 

"  You  believed  that  honesty  and  integrity 
would  be  rewarded,  and  that  faithful  service 
would  meet  its  reward." 

"  That's  the  way  I  reasoned,  sir." 

"  Ah  !  I  remember  the  morning  you  ap- 
plied for  a  situation.  I  liked  your  looks  and 
and  the  way  vou  talked." 

"  Thanks,  sir." 

"  Now,  James,  my  partner  goes  out  with 
the  new  year  ;  I've  been  thinking  of  you." 

"Y- yes,  sir." 

"  Of  your  long  and  faithful  service." 

"  Yes,  sir." 

"And  I'm  going  to  reward  you.  I'm  glad 
it's  in  my  power  to  do  so.  I  shall  commence 
the  new  year  a'one." 

"  Exactly." 

"  With  limited  capital." 

"Ah!" 

"  And  it  will,  therefore,  be  necessary  to 
reduce  all  salaries.  On  all  the  others  I  shall 
make  a  cut  of  15  per  cent.  Owing  to  your 
long  and  faithful  services  I  shall  make  the 
cut  in  your  case  only  10.  That's  all,  James, 
and  I  hope  you  will  try  and  get  down  half 
an  half  an  hour  earlier  in  the  morning,  and 
also  be  a  little  more  economical  with  the  gas 
and  fuel."— Ex. 


HE  HANDLES  EVERYTHING. 

The  typical  store  in  an  Irish  village  con- 
tains everything,  from  second-hand  coffins 
to  false  teeth.  An  English  contemporary 
has  received  some  curious  bill-heads  of  Irish 
storekeepers  which  emphasize  the  point. 
This  one  is  fairly  comprehensive : — 

Kildorrery. 
To  P.  MAHONY,  Dr. 
Mill  Owner. 
Wholesale  and  Retail  Flour  Stores,  Bak- 
ery and  General  Drapery;  Farm  Seeds 
and  Artificial  Manures  in  variety;  Gro- 
cery, Wine  and  Spirit  Stores;  Agent  for 
Beamish  and  Crawford's  Porter,  Guin- 
ness's  XX  Stout  and  Basb's  Ale,  on 
draught  and  in  bottle;  Window  Glass, 
Oil,  Paints,  and  Dye-stuffs;  all  size  Slits 
and  Deals,  and  cut  to  order  at  own  Saw 
Mills,  Rockmills;  all  sizes  of  Crown  and 
Common  Iron;  Nail  Rods  and  Metal 
Castings,  Nails,  Bolts,  Locks,  Hinges, 
Ac,  &c.  All  sold  at  lowest  rates  for 
cash.     Post  Cars  for  Hire. 
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BUSINESS  CHANGES. 

DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES 

CURTIS  &  Newson,  hardware  mer 
chants,  Vancouver,  B.  C,  have  satis 
fied  a  chattel  mortgage  for  $4,500. 

E.  Chanteloup,  brass  founder,  Montreal 
is  liquidating. 

Joseph  Nevison,  saddler,  Fenelon  Falls 
has   assigned  to  W.  E.  Ellis. 

Greenway&  Richards,  general  merchants 
Crystal  City,  Man  ,  have  assigned. 

George  Stothart,  hardware  and  crockery 
Chatham,  is  offering  to  compromise. 

Mrs.  M.  Ringrose,  general  merchant 
Renfrew,  has  assigned  to  Arthur  Grenville 
PARTNERSHIPS    FORMED    AND    DISSOLVED 

Robert,  Frere  &  Co.,  tinsmiths,  Lachine 
have  dissolved. 

Longueil,  Eubley  &  Co.,  plumbers,  Hah 
tax,  have  dissolved. 

Berg  &  Fembery,  repairers  of  sewing 
machines,  Montreal,  have  dissolved. 

Lorner  &  Rose,  iron,  steel  and  general 
agents,  Montreal,  have  dissolved.  Each 
continues  on  his  own  account. 

Ferdinand  Robert  and  Amadee  Robert, 
have  registered  a  partnership  in  Montreal  to 
carry  on  business  as  tinsmiths  under  the 
style  of  Robert,  Frere  &  Co. 

SALES   MADE  AND   PENDING. 

J.  H.  Robinson,  blacksmith,  Toronto,  has 
been  sold  out  under  chattel  mortgage. 

Bracken  &  Co.,  housefurnishings,  etc., 
Toronto,  have  been  sold  out  by  the  bailiff. 

Lewis  Bros.  &  Co.,  Montreal,  have  bought 
the  balance  of  the  stock  of  Robert  Benny. 

The  stock  of  George  Duthie  &  Co.,  roof- 
ers, Toronto,  is  advertised  for  sale  by  tender. 

The  general  stock  of  McLean  &  Irwin, 
general  merchants,  Kingsbury,  Que ,  is  ad- 
vertised for  sale  by  auction  19th  inst. 

The  plant,  stock,  etc.,  of  the  Laidlaw 
Manufacturing  Co.,  manufacturers  of  stoves, 
Hamilton,  is  advertised  for  sale  by  tender. 

The  Mattawa  stock  of  Dunjop  &  Chap- 
man, hardware  merchants,  Pembroke  and 
Mattawa,  is  to  be  sold  by  auction,  fan.  18. 

CHANGES. 

Mrs.  D.  McKay, general  store,  Craighurst, 
is  giving  up  business  and  is  advertising  stock 
for  sale. 

James  Wilson  has  been  registered  pro- 
prietor of  James  Wilson  &  Co.,  railway  sup- 
plies, Montreal. 

Sherman  &  Hinchcliffe,  general  merch- 
ants, Portguichon,  B.C.,  have  been  succeed- 
ed by  the  Fisherman's  Canning  Co.  (Ltd). 
FIRES. 

Anderson  &  Annsbury,  plumbers,  Quebec, 
have  had  their  stock  damaged  by  fire. 

The  loss  by  fire  at  Wood's  general  store 
at  Forest  Station,  Man.,  Sunday,  was  $4,- 
500. 

There  have  been  burned  out  at  Miami, 
Man.:  S.  A  Cowan,  hotel,  insurance  $5,000; 
Collins  &.  Munro.  general  merchants,  insur- 


ance $5,250  ;  G.  T.  Homberger,  harness,  in- 
surance $1,500;  Lawrence  &  Campbell,  hard- 
ware, stoves,  etc.,  insurance  $2,000  on  stock 
and  $1,000  on  building. 

DEATHS. 

J.  Graham,  of  J.  Graham  &  Son,  general 
merchants,  Miami,  Man.,  is  dead. 


A  SLAG  STEAM  GENERATOR. 

SLAG  steam  generators,  for  ut  lizing  the 
waste  heat  contained  in  the  furnace 
slag  for  the  production  of  steam  for 
motive  power  purposes,  have,  according  to 
an  exchange,  been  designed  by  an  Austra- 
lian inventor.  The  machine  consists  of  a 
steel  shell  in  the  form  of  a  strong  egg-ended 
receiver,  having  flattened  faces  on  the  top 
and  bottom,  and  through  these  flat  portions 
a  number  of  Galloway  tubes,  arranged  in 
two  rows  and  tapered  from  five  inches  at  the 
top  to  ten  inches  at  the  bottom,  are  passed, 
secured  to  the  shell  by  flanges.  The  lower 
or  larger  end  of  each  tube  is  closed  by  meaDs 
of  a  cast-iron  door  manipulated  by  means  of 
a  convenient  lever,  and  the  upper  end  of 
each  tube  is  provided  with  a  funnel  for  con- 
veying the  slag  into  the  tubes,  a  pair  of  iron 
rails  also  passed  across  the  upper  face  of  the 
boiier  and  all  the  funnels,  thus  serving  as  a 
track  for  the  slag  pots.  At  each  end  of  the 
boiler  a  bin  is  provided,  into  which  the  skin 
of  the  slag  is  dumped,  which  always  sets  on 
the  cast-iron  pots  from  which  it  is  poured, 
and  this  red  hot  material  lying  against  the 
ends  of  the  boiler  plates  serves  to  conserve 
the  heat. 


AN  IDEAL  LEMON  SQUEEZER. 

THERE  are  lemon  squeezers  and  lemon 
squeezers.  One  that  is  of  the  ideal 
description  is  that  shown  by  the  ac- 
companying cut.  It  is  known  as  the  "Rap- 
id,"   and  is  handled  by    M.  &  L.  Samuel, 


Benjamin  &  Co.,  of  Toronto.  Its  advan- 
tages are  many.  These,  as  stated  by  the 
manufacturers,  are  some  of  them:  1.  It  is 
the  simplest  and  best  ever  made,  as  it  auto- 
maiically  presses  and  revolves  the  lemon  on 
the  cone,  extracting  every  particle  of  juice 
with  one  motion.  2.  The  cup  and  cone  are 
covered  with  sheet  aluminum  metal,  which 
is  not  affected  by  the  acid  of  the  lemon.  3. 
The  cup  and  cone  can  be  easily  removed  for 
cleaning.  4.  The  glass  holder  is  adjustable 
for  any  height  of  glass.  5.  The  machine  is 
so  simple  that  there  is  nothing  about  it  to 
get  out  of  order.  6.  The  cup  and  cone  form 
a  strainer,  which  will  not  clog  like  the  perfor- 
ated strainers  on  other  machines. 


REASONS  FOR  A  CASH  SYSTEM. 

A  LEADING  hardware  firm  thus  an- 
nounces its  reasons  for  adopting  the 
the  cash  system  : 
"  A  long  experience  in  the  hardware  busi- 
ness has  convinced  us  that  the  system  of 
selling  goods  on  credit,  to  be  paid  for  when 
convenient,  is  a  most  vicious  one.  The  in- 
creased expense  of  doing  a  credit  business, 
on  account  of  bookkeepers  and  collectors, 
the  amount  of  inevitable  losses  every  year 
on  account  of  bad  debts,  which  will  occur 
notwithstanding  the  most  carelul  discrimi- 
nation, and  the  loss  of  interest  in  having  a 
large  amount  of  capital  tied  up  in  book  ac- 
counts, all  render  necessary  a  large  margin 
of  profit,  which  has  to  be  considered  as  bus- 
iness expenses  and  be  paid  for  by  the  cash 
buyers.  Besides  this,  the  bad  feelings  con- 
stantly occurring  because  credit  is  given  to 
one  customer  and  refused  another,  and  the 
disagreeable  necessity  of  being  obliged  to 
dun  customers  for  past-due  accounts,  con- 
firm us  in  our  determination  in  the  future 
to  sell  for  cash.  In  these  times  of  close 
competition  cash  buyers  expect  and  are  en- 
titled to  the  very  lowest  prices,  and  should 
not  be  required  to  pay  the  losses  incident  to 
a  credit  business." 

All  of  the  foregoing  is  unfortunately  too 
true,  but  in  a  country  town  of  10,000  to  30,- 
000  inhabitants,  where  the  town  is  supported 
partly  by  small  factories  and  partly  by  the 
surrounding  agricultural  community,  a  strict- 
ly cash  system  could  not,  we  think,  be  suc- 
cessfully carried  out.  Hardware  merchants 
in  general  would  be  only  too  glad  to  adopt  a 
cash  basis,  but  in  many  instances  and  in 
some  towns  there  are  insuperable  obstacles 
in  the  way  of  reform — which  is  really  a  mat 
ter  of  education.  Hence,  while  our  mer- 
chant is  doing  the  educating,  the  others  are 
doing  the  trade.— Industrial  World. 


The  revenue  of  Canada  for  the  past  s'x 
months  of  the  fiscal  year  amounted  to  $18,- 
315,000,  and  the  expenditure  from  consoli- 
dated fund  to  $13,838,000,  or  a  surplus  for 
the  half  vear  of  over  $4,000,000.  The  receipts 
from  customs  show  a  decrease  of  half  a  mil- 
lion in  December. 
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THE  SEWAGE  OF  A  LARGE  CITY. 

GLASGOW  is  now  resolutely  grap- 
pling with  its  sewage  problem,  a  diffi- 
culty which,  sooner  or  later,  every 
city,  large  or  small,  is  compelled  to  face. 
The  efforts  to  satisfactorily  solve  what  has 
been  aptly  described  as  the  puzzle  of  the 
sanitarian  and  the  despair  of  the  engineer 
may  be  viewed  on  broader  lines  of  interest, 
says  Industries,  than  on  the  merely  local 
grounds  connected  with  the  municipal  affairs 
of  that  city.  For  full  half  a  century  the  leg- 
islators of  Glasgow,  though  inactive,  have 
been  keenly  alive  to  the  importance  of  the 
problem.  It  is  now  nearly  forty  years  ago 
since  the  opinions  of  Sir  Joseph  Bazalgette, 
Mr.  Bateman  and  Professor  Anderson  were 
sought ;  while  in  1874  Sir  John  Hawkshaw, 
as  royal  commissioner,  took  the  matter  up, 
and  reported  fully  on  the  whole  scheme. 
Nothing,  however,  was  done,  and  10  this 
day — though  the  imperative  necessity  of 
action  is  as  fully  admitted  as  fifty  years  ago 
— the  Clyde  remains,  to  put  matters  plainly, 
a  huge  open  sewer— a  fact  which  fully 
demonstrates  itself  with  every  recurrence  of 
warm  weather,  more  especially  if  accom- 
panied by  drought. 

Turning  to  the  various  modes  now  in 
vogue  for  sewage  disposal,  the  first,  viz., 
gravitation,  is  considered  quite  impracticable 
for  Glasgow,  owing  to  the  strenuous  opposi- 
tion offered  all  along  the  coast  to  any  pro- 
ject which,  by  detracting  from  the  amenity 
of  the  neighborhood,  might  in  the  least  de- 
gree depreciate  the  value  of  residential  pro- 
perty. The  second  method— irrigation — is, 
for  a  variety  of  reasons,  deemed  hopeless  in 
Glasgow  ;  while  a  third  mode,  viz.,  filtration, 
has  been  likewise  discarded,  on  the  ground 
of  excessive  cost. 

The  only  feasible  course  open  to  Glasgow 
appears,  therefore,  to  be  that  of  precipita- 
tion, and  the  first  practical  effort  to  solve 
the  problem  by  chemical  treatment  will  be 
watched  with  keen  interest  not  merely  by 
those  locally  concerned,  but  also  by  sanitar- 
ians of  every  shade  of  opinion  throughout 
the  kingdom.  Parliamentary  powers  were 
sought  and  obtained  in  1891,  and  some  30 
acres  of  land  at  Dalmarnock  were  acquired 
for  the  erection  of  works  capable  of  dealing 
with  about  one-fifth  of  the  sewage  of  Glas- 
gow. Mr.  G.  V.  Alsing,  who  has  had  valu- 
able experience  at  Bradford  and  Sheffield 
with  the  system  adopted,  was  appointed  en- 
gineer, and  early  last  year  the  tender  of 
Messrs.  John  Goldie  &  Son,  contractors,  for 
the  sum  of  ,£45,000,  was  accepted,  and  the 
work  is  now  in  course  of  execution.  The 
mode  in  which  the  sewage  will  be  dealt  with 
may  be  briefly  summarized  as  follows  : 

On  entering  the  works  it  runs  direct  into 
the  catch-pits,  wheie  the  heavier  constitu- 
ents are  precipitated  by  gravity,  and  remov- 
ed by  the  same  agency  into  sludge  tanks, 
whence  in  the  form  of  cakes,  moulded  in 
presses  by  compressed  air,  it  will  be  utilized 


as  manure  for  agricultural  purposes.  The 
lighter  and  more  aqueous  flow  from  the 
catch-pits  will  be  lifted  by  centrifugal  steam 
pumps  into  the  mixing  chamber,  where  the 
chemicals — sulphate  of  alumina  and  milk  of 
lime — are  added  for  the  precipitation  of  the 
sewage.  The  liquid  then  passes  into  the 
precipitation  tanks,  twenty-four  in  number, 
each  45  feet  by  50  feet,  by  6  feet  in  depth, 
and  with  a  capacity  of  80,000  gallons.  The 
work  of  separation  over,  the  fluid  on  the 
surface  is  emitted  through  self-floating  valves 
— the  invention  of  Mr.  Alsing — into  a  cor- 
responding number  of  aerating  tanks  of  sim- 
ilar dimensions.  The  effluent  is  then  dis- 
charged as  a  clear  and  colorless  stream  iDto 
the  Clyde,  after  filtration  in  sixty  filters  cov- 
ering some  three  acres  of  ground. 

When  in  full  operation  ten  million  gallons 
of  sewage  will  be  treated  every  24  houis  ; 
while  provision  is  made  for  extensions  cap- 
able of  dealing  with  double  that  quantity. 
The  total  estimate,  inclusive  of  land,  is 
£100,000.  The  authorities  of  Glasgow  have 
to  cope  with  fifty  million  gallons  of  liquid 
sewage  per  diem,  in  addition  to  1,000  tons 
of  solid  refuse  ;  and  any  system  which  pro- 
mises to  aid  them  in  their  arduous  duties 
and  to  purify  the  Clyde  will  be  watched  with 
keenest  interest  on  all  hands.  This  river  at 
present  is  in  a  condition  which  most  ad- 
versely affects  the  steamboat  companies  who 
make  Glasgow  their  port. — Scientific  Amer- 
ican. 


MAKING  LARGE  STEAM  PIPES. 

AT  the  New  York  meeting  of  the  Am- 
erican Society  01  Mechanical  En- 
gineers Mr.  C.  H.  Manning  read  a 
paper  in  which  he  described  a  method  of 
manufacturing  large  steam  pipes,  which  he 
employed  1 1  years  ago  for  several  thousand 
feet  of  20-inch  pipe,  with  very  satisfac- 
tory results.  The  pipe  was  made  of 
mild  steel  quarter-inch  thick,  double 
riveted,  and  with  die  forged  flanges 
three-eighths  and  hilfinch  thick.  The  pipe 
was  riveted  with  an  Allen  pneumatic 
riveter  having  70-inch  reach  of  arms  which 
limited  the  length  of  sections.  The  longi- 
tudinal seams  were  placed  quartering  45° 
from  top  of  pipe,  with  the  laps  pointing  up 
so  as  to  be  readily  accessible  for  calking. 
The  quarter  turn  was  made  of  two  5-16- 
mch  sheets  curved  on  a  cast  iron  former,  and 
having  a  row  of  rivets  along  the  back  and 
another  row  along  the  throat.  The  tees 
were  made  of  3  sheets,  shaped  over  similar 
formers,  and  the  rivets  were  all  on  the  sides. 
A  serious  difficulty  had  been  previously  ex- 
perienced in  keeping  the  roundabout  joints 
tight.  Leaks  had  been  caused  by  condensed 
water  retained  by  these  seams,  which  caused 
unequal  expansion,  as  the  portions  covered 
by  them  heated  much  slower  than  the  un- 
protected or  dry  surfaces,  This  was  reme- 
died by  making  the  section  conical,  and 
bringing  all  thelaps  in  one  direction, andthen 


laying  the  pipe  on  a  down  grade  with  the 
smaller  ends  the  lowest,  so  that  the  water 
ran  out.  The  last  course  of  the  pipe  was 
not  coned,  to  avoid  having  two  cases  of 
flanges.  Mr.  Manning  has  never  known  a 
riveted  pipe  to  give  out  under  water-hammer, 
and  a  hammer  that  would  completely  wreck 
a  cast-iron  pipe  or  split  a  welded  pipe  would 
only  strain  the  longitudinal  joints  of  a  rivet- 
ed pipe. 


THE  PILOT  BAY  SMELTER. 

DR.  WILBUR  A.  HENDRYX,  the 
manager,  and  one  of  the  chief  share- 
holders in  the  smelter  at  Pilot  Bay, 
says  :  "  If  you  can  tell  me  when  we  will  get 
cheap  transportation  into  that  district,  I  will 
tell  you  when  the  smelter  will  start  up.  It 
all  depends  on  that."  All  the  necessary 
machinery  is  on  the  spot,  but  it  has  not  yet 
been  set  up.  In  about  three  months'  time, 
however,  it  could  be  put  in  running  order, 
with  a  capacity  of  about  2co  tons  per  day. 
The  building  and  wharves  have  all  been 
erected  in  a  most  substantial  manner,  and 
are  fully  equal  to  those  of  any  smelter  in  the 
States. 

In  speaking  about  running  operatidns  in 
the  Kootenay,  Dr.  Hendryx  said  that  quite 
a  number  of  mines  would  be  worked  all  the 
winter.  Amongst  these  were  the  Idaho, 
Bluebird,  Lucky  Jim,  Mountain  Chief,  Noble 
Five,  Washington  and  Freddie  Lee.  At  the 
present  time  20  tons  of  ore  were  being  shipped 
out  daily,  and  this  amount  will  probably  be 
largely  increased  before  winter  is  over.  All 
shipments  are  being  made  via  Kaslo  and  in 
consequence  Kaslo  is  coming  up  again. 
Though  snow  does  not  usually  fall  in  that 
neighborhood  till  Christmas,  there  was  a 
heavy  fall  several  weeks  since,  and  as  it  has 
frozen  hard,  the  ore  is  being  brought  out  in 
sleighs. 

Ore  has  been  shipped  in  considerable 
quantities  to  San  Francisco  via  the  C.  P.  R. 
during  the  last  few  months,  but  now  that 
navigation  via  Revelstoke  is  closed,  all  has 
to  be  shipped  via  Spokane  and  the  bulk  is 
being  sent  to  Kansas  City. 

Dr.  Hendryx  predicts  that  Kaslo  will  come 
to  the  front  again  in  the  spring,  and  that  the 
whole  district  will  go  ahead  as  soon  as 
means  of  communication  are  established. 
He  has  hopes  of  early  C.  P.  R.  development 
in  the  region. 


NEW  METAL-CUTTING  SAW. 

W.  Hartman,  of  Fulda,  Germany,  has  in- 
vented a  new  metal-cutting  saw,  the  edges 
of  which  are  inclined  alternately  in  opposite 
directions,  all  the  leading  points  and  all  the 
succeeding  points  of  the  cutting  edges  being 
at  an  equal  height.  The  sides  of  the  blade  • 
may  be  ground  behind  the  cutting  points  to 
the  surface  of  a  hollow  cylinder.  The  lead- 
ing cutting  points  may  be  deeper  than  the 
succeeding  points  of  the  same  cutting  edge, 
so  that  each  single  tooth  is  set  in  the  man- 
ner of  a  turning  or  planing  tool  with  regard 
to  its  cutting  edge. 
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Il/rjo  deal   ij\l    Groceries 

SHOULD    SUBSCRIBE     FOR 


Its  rrj&rket  quotations 
Arc  Jull  *  reliable 
which  dlone 
are  worth  trje 
^p  Subscription   price 
in  '  m  Send  for   Sample  copieo       \p^  m>//ynnr/ ^\\  vji^"- - 

SuDScripMon  $2    The  Canadian  Grocer.  Toronto 

•C^THE  J   B   MSLEAN  C?  ,(L'i»)  PUBLISHERS  .  ^5> 

loi 


.  .  ELEY'S  .  . 

CANADIAN    CARTRIDGE 


Loaded  with  Best  Powder  and  Patent  Shot. 


Eley'S    Gun    Wadding 


o 

BLACK  EDCE 


THICK  FELT 


PINK  EDCE 


OVERSHOT  CREASE-PROOF 

Manufacturers  of  EB  and  other  Percussion  Caps. 

To  be  had  of  All  Dealers.  Wholesale  Only. 

ELEY  BROS.,  Ltd. 

254  Gray's  Inn  Road,  LONDON,  ENG. 


FOR    .    .    . 

Warehouses 

>& 

Churches 

School  Houses 

ETC.,     ETC. 

J  GLOBE  STOVE 


Is  the  Best. 


We  have  them  from  $2.50  to  $18.00. 


Wm.  Clendinneng  &  Son,  MONTREAL 
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TELEPHONE    1780. 


J.  H.  FARR  &  CO.  BKB»  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,  Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 

-      TORONTO,    ONT. 


8  to   16    MORSE    STREET, 


For  Iron  Fencing, 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of   Hot    Pressed 
Nuts,  Square  and  Hexagon 


THOS.  FIRTH  &  SONS,  Ld. 

Best  Crucible  Cast  Steel 

STEEL,  rEECH&TOZER,Ld. 

Bessemer  Steel, 

Open   Hearth    Steel. 


Agents, 

James  Hutton  &  Co. 

MONTREAL. 


CUt^E^T    JWARKET    QUOTATIONS 


METALS. 


Tin. 

bamb  and  Flag— 

56  and  28  lb  ingot6,  per  lb  ..21,    22 
Straits "     ....  20J.  21 

Tin  Plates—  Charcoal  Platet,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes $5  75  $6  00 

I.X.,  "  V  00    7  25 

I.X.X.,        "  8  25    8  50 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 4  00    4  25 

IX.,  "  5  00    5  25 

I.X.X.,        "  6  00    6  25 

I.XXX.,     "  7  00    7  25 

D.C.,  12$xl7         3  75    4  00 

D.X.,  4  75    5  00 

D.X.X.        "  5  75    6  00 

Note. -Other  brands  might  be  shaded 

by  25c.  per  box. 

Coke  Plates— Bright 

Bessemer  Steel— 

I.C.,  usual  sizes    4  00    4  25 

I.C.,  special  sizes 5  00    5  25 

B.V.  Grade,  I.C.,  usual 

sizes  4  85    5  00 

Note.—  Round  lots  of  14x20  might  be 
purchased  of  25c.  box 

Charcoal  Plates— Terne. 

Dean  or  J.G.  Grade — 

I.C.  20  X  28,  112  sheets   . .     7  50    7  75 

I.X.  Terne  Tin 9  50    9  75 

Old  process  I.C 13  00 

••  "      I.X 16  0C 

Charcoal  Tin  Boiler  Plates. 
C  oklev  Grade—  Per  lb. 

X.X*  14x56,  50  sheet  bxs  ) 

14x60,  "  >   6$c,    7c 

14x65,  ) 

Tinned  Plates 

?2x30  up  to  24  gauge 6J    6$ 

26        "     6|    7 

28        "     7J     7$ 

Iron  and  Steel. 

Base  Price 

Common  Bar,  per  100  lb    ..  $195    

Refined      "                "             ..     2  35  2  65 

Horse  Shoe  "           "             ..     2  60  2  75 

Band               "           "              ..     2  50  2  60 

Hoop               "            '             2  60 

Swedish         "       •    "             ..     4  00  4  25 

Sleigh  Shoe  Steel 2  50 

Tire  Steel    3  00  3  25 

Machinery 2  75  3  00 

Cast  Steel,  per  lb    0  10  0  14 

RussianSheet       "       0  10$  0  11 

Tank  Platesl-5  and  thicker    2  00  2  25 

Roiler  Rivets 4  50  5  00 

Boiler  Tubes. 

J-inoh    lOJc 

-inch  13$ 

Steel  Boiler  Plate. 

)  inch  (2  45 

If.     "       2  35 

V      "      nd  thioker  2  25 


Sheet  Iron, 

1  to  20  gauge  2J,  3 

22to24      "      2»,2| 

26  "       2f,2i 

28  "      2J,  3 

Canada  Plates. 

Alldull 2  65 

$  polished 2  75 

All  Blight  2  90 

Iron  Pipe. 

Wrought  62$  and  5  p. 
Galvanized,  40  to  40  and  5  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  50  and  10  to 
60  per  cent. 

Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 5,    5J 

26  gauge,  "       5i,  5$ 

28      "  "        5$,  of 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5,5$ 

26  gauge,  "  5j,  5$ 

28      "  "         5$,  5| 

Note — Cheaper  grades  about    \  cen 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 6    6  3-5 

i        "  "       4J    5 

"  5-16  "  "       44     4} 

K       "  "       4j    4i 

7-16  "  "      4      4J 

hi       "  "       31    4 

%       "  "      3|    3| 

H.       il  "       3  1-5 

Trace,  per  doz.  pairs    $3  60    5  90 

German  coil,  per  100  ft    ....  1  65    2  70 
Jack  chain,  iron,  single,  per 

doz  yards 0  13    0  50 

Jack  chain,  double,  per  doz 

yards 0  15     

Jack  chain,  brass,  single,  per 
doz  yards 0  20    110 

Copper — Ingot. 

English  B.  S  ton  lots  0  11£  0  12 

Lake  Superior  0  12j  0  13 

Bolt  or  Bar. 

Cut  lengths,  round,  $  to  \  in  .$0  £2  $0  25 
"  round  &  square 

1  to  2  in 0  20    0  23 

Vote— Complete,  lengths  abou    Ifteen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60   $0  16    0  17 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  17    0  18 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
3  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 
4x6ft,  25to301bea,  perlb..  0  18    0  19 
35  to  45      "  "        ..  0  16    0  17 

"       50  lb  and  above  per  lb  0  15    o  15$ 
Boiler  <t  T.  K.  Pitts. 

Plain  Tinned    perlb 0  21 

Spun         "  "         o  25 


Wire. 
Pure,  in  coils — 

Prom  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Brass. 

Boll  &  Sheet,  14  to  26  gauge.  0  20  0  21 

"        27  to  30      "      ..  0  23  0  25 

30  and  up 0  26  0  28 

Sheets,  hard-rolled  2x4  ft...  0  21  0  23 

Zinc  Spelte  . 

Foreign,  per  lb 0  04J  0  05 

Domestic    "      0  04|  0  04| 

Zinc  Sheet. 

5  cwt  casks 0  05$  0  05§ 

Part  casks 0  05$  0  05J 

Lead. 

Imported  Pig.  per  lb 0  03    0  03$ 

Domestic  "       0  03 

Bar,  1  pound 0  04$ 

Sheets,  2$  lbs,  sq.  ft,  by  roll  0  04$  0  04* 
Sheets,  3  to  6  lbs,  per  sq  ft, 

bv  roll 0  041  0  04$ 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  par  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price  ;  ton  lots 
25  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  7$c. 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  15    0  16 

Standard  0  14    0  15 

Wire 0  17    0  19 

Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  perlb  $0  12    0  12$ 

Other  makes"    Oil    0  12 

White  Lead. 
Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  cwt  5  00 

No.  1  Do "  4  75 

No.  2  Do "  4  50 

No.  3  Do "  4  25 

Prepared  Paints. 
(In  $,  $  and  1  gallon  tins.) 

Pure,    per  gallon $100      120 

2ndqualities    "      0  90      100 

Barn  (in  bbls)  0  80     0  90 

Colors  in  Oil. 

(25  lb  tins,  Standard  Quality.) 

Venetian  Bed,  per  lb 0  05 

Chrome  Yellow    "     ..0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green   0  09 

Chrome    "        0  08 

French  Imperial  Green  o  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwt  1  35  1  40 

"      (J.F.L.S.)"  "            2  75 

"      Royal         "  "  1  10  1  15 

Venetian  Red,  (best)    "  "   1  80  l  90 

English    Oxides    per  cwt  3  00  3  25 

American      "      >      „        ,,  ,, 

Canadian    "     C  1  25  1  90 


Paris  Green,  perlb  0  13$    0  15 

Burnt  Sienna,  pure,  per  lb  0  08$ 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  Black  "       0  09 

Chrome  Yellows  "      0  12 

"  "  Lemon  pure, 

8  lb.  tins,  perlb 0  19 

Chrome  Greens  "      0  12 

Golden  Ochre  0  03} 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  f  9 

Extra        '  "        0  90 

Brown  Japan  "       o  65 

Brown  Japan,  Turpentine  p.  gal.  0  85 

No.  1  Carriage  "         l  30 

Gold  Size  Japan  "     1  00  1  20 

Pure  Orange  Shellac "      1  95  2  05 

Hard  Oil  Finish         l  30 

Oil  Shellac  140 

White  Shellac  2  25 

Linseed  Oil  (in  bbls) 

Raw,    per  gal  0  60    0  62 

Boiled        "       0  63    0  65 

Turpentine  (in  bbls) 
Selected  Packages,  per  gal    0  44      0  46 

Castor  Oil. 

Best,  perlb 0  07J    0  08 

Cod  Oil. 

Cod  Oil,  per  gal 0  50    0  51 

Gfue  (in  bbls) 

Common,  broken    0  10    0  1] 

Frenchmedal  0  11    0  13 

Cabinet 0  13    0  15 

White,  extra 0  16    0  18 

Gelatine 0  20    0  80 

Strip 0  16    0  17 

Coopers 0  17    0  19 

Liquid  Glue— F.  LePage's,  dis.  20  to 
25  per  ct.  off  list;  Munn's,  dis.  25  to  30 
per  cent,  off  list. 


HARDWARE. 

Am  munition—  Cartridges . 

Rim  Fire  Pistol,  dis.  40  to  45  p.c.  Auier 
Rim  Fire  Cartridges,  Dom.  50  and  5. 
Rim  Fire,  Military,  net  list,  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  p.c. 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.     B.B.Caps,  discount 

45  p.c.    Amer. 
Loaded   Shot   Shells,     "Trap"    and 

"  Dominion  '  'grade,  10  p.c 
Shot. 
Canadian,  common,  15  per  cent. 

Wads.— Baldwin's. 

per  1  b 
Best  thick  white  felt  wadding, 

in  $  lb.  bags 1  00 

Best  thick  brown  or  grey  felt 

wads,  in  $  lb.  bags 0  70 

Best  thick  white  card  wads,  in 

boxes   of   500    each,    12   and 

smaller   gauges 0  99 

Best  thick  white  card  wads,  in 

boxes  of  500  each,  10  gauge 0  35 

Best  thick  white  card  wads,  in 

boxes  of  500  boxes,  8  gauge 0  55 
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Thin  card  wads  in  boxes  of  1000 
each,  12  and  smaller  gauges...    0  20 

Thin  card  wads  in  boxes  of  1000 
each,  10  gauge 0  25 

Thin  card  wads  in  boxes  of  1000 
each, 8  gauge 0  45 

Chemically  prepared  black  edge 
grey  cloth  wads,  in    boxes   of  p.  M 
250  each- 
Hand  smaller  gauge 0  65 

9  and  10  gauge 0  76 

7  and  8gauge 0  90 

5  and  6  gauge 1  10 

Superior    chemically   prepared 
pink    edge,    best  white  cloth 
wads,  inboxes  of  250  each — 
11  and  smaller  gauge 1  15 

9  and  10  gauges 1  4° 

7and8gauges 1  65 

5  and  6  gauges J  90 

Anvils 

Per  lb 9  10    0  12J 

Anvil  and  Vice  combined 

each 4  50 

Augers. 
Gilmour's,  discount  50  per  oent 
Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole, Vaughan's,  each    1  35    I  60 
Excelsior,  Jennings',   discount  50  pel 
cent. 

A  wig. 

Sewing  per  gross «  65    1  59 

Pegging,  "  ...    0  65    1  25 

Brad,  ....     0  85    1  60 

"  handled  "        ...      3  60    7  3C 

Saddlers'  "         ....     0  45    1  60 

Awl  Hafts. 

Patent  Peg,  per  gross I  -  a5    8  00 

"    Sewing,  "  1 

Awl  and  Too]  Sets. 

Millar's  Falls,  per  doz....    2  80    8  30 

Axes. 

Per  box    6  00  12  00 

Axle  Grease. 
Per  gross  6  50  14  00 

Bath  Tubs. 

Zinc  discount  25  per  cent. 
Copper,  discount,   35  to  40  pc.  off  Re- 
vised list. 
Steel  Clad  20  p.c.  dis. 

Bells—  Hand. 
Brass,   60    to  66§. 
Xickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterhoro,  dis.  50  per  oent 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 

Farm. 
American,  eacn 2  00    5  00 

House 
American,  per  lb 0  35    0  40, 

Bellows. 

Hand,  per  doz     3  35    4  75 

Moulders'     "      7  50  10  00 

Blacksmiths'    discount   35,40  per  cent 

Belting-. 

Agricultural,  50  per  cent. 
No.  1,  leather,  dis.  40  &  5  per  cent. 
Best,  ditto,  30  to  33£  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits— Auger. 
Gilmour's  dis  60  per  cent. 
Excelsior,  discount  60percei.<;. 
Rockford  Common,  60  and  10  to  65  p.c 

"       Perfection,  50  and  10  per  c. 
Jenning's  Gen,  net  list  to  5  p.  oent  dis 

Car. 
Gilmcur's,  47 J  to  50  percbut 

Expansive 
Clark's,  15  per  cent. 
Excelsior,  10  percent. 


Gimlet 

Clark's,  per  doz 0  65    0  90 

Diamond,  Shell  "       100    150 

Nail  and  Spike,  per  gross    2  25    5  20 
Blacking,  (Catchpole's). 

No.l,  Egyptian  Blacking 9  00 

"2,  ™  "  4  50 

Blind  Rollers. 

Annex     per  doz.     1  25    1  76 

Mascot    "  135    185 

Erminie  "  1  12    1  20 


Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  70. 

Tire,  dis.  50  and  10  per  cent  to  60  p.  c 
Stove,  dis., 45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  70  to  70  and  10  per  cent 

Boring  Machines. 

Complete,  with  Augers,  ea.    5  00    7  5C 

Braces. 

Barber's    6  00    7  To 

Barber's  Ratchet 10  00  11  00 

Farmers' 2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 
Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n   0  85    3  20 

Broilers. 
Light,  dis.  65  to  67J  per  cent. 
Reversible,  dis.,  65  to  67J  per  cent. 
Vegetable,  per  doz,,  dis.  37J  per  cent 

Henis,  No.  8        "      6  00 

"    No.  9        "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz    500    4    23 

Batts — Brass. 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis    65  and  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis. 65  &  10  to  70  pc. 
Loose  Pins,  "    65  &  10  to  70  p.c. 
Berlin  Bronzed,  dis.  7C\  70  and  5   per 
cent. 

Gen  Bronzed,  per  pair  0  40    0  65 

Can  Openers. 

Acme,  per  gross    9  00    10  00 

Sardin    Scissors,  per  doz.    3  75      4  50 
Card. 

Horse,  per  doz 0  60    100 

Carpet  Stretchers. 

American,  per  doz. 100    150 

Bullards  "      6  50     .... 

Carpet  Sweepers. 

Bissell,  per  doz 22  50 

World  '         21  75 

Daisy,  "  24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "       30  00    33  00 

Cartridges — See  Ammunition. 
Castors, 
Bed,  new   list,  dis.  50pc  )  to  50  and  5 
Plate  dis.50pc   )     per  oent. 

Cattle  Leaders. 

No  31  and  32,  per  gross 8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  3  10 

Queenston       "  1  10 

Napanee  "  1  10 

Chalk. 
Carpenters'  Colored,  per 

gross 0  45    0  75 

White,  lump,  per  owt   0  60    0  65 

Red 0  05    0  06 

Crayon,  psr  gross   0  14    0  18 

Chisels— Socket,  Framing  and  Firmer 
American, dis  70  per  cent. 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85     4  00 

Churns 
Daisy,    dis.  from   factory  60  and  ay, 
per  cent. 


Clamps. 

Judd's,  dis.  20  p.c. 

Stearns, per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 1  35 

No  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  |p.c 

Cradles,  Grain. 
Canadian,  discount  25    o  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list; 

dis.  40  per  cent. 
Hart  Mfg.  Co.,  (bolt  dies)  (Amer.  list) 
dis.  25  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 2  0 

Coil,    perdoz 0  88    1  60 

English,     "      ...     2  00    4  00 

Draw   Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  per  doz 16  00  51  5t 

P.  S.  <fe  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37J  to  40  per  cent. 
Standard,  dis.  47J  to  50  p.  c. 

Elbows — Stove  Pipe 
$1.00  to  $2.65  per  doz. 

Fawcets. 

Cork  Lined,  per  doz 0  30    o  6ti 

Wine,  per  doz 130    2  25 

Star,         "        2  80    3  90 

Fenns  Corkstops,  No  2  p.doz   1  70 

Petroleum,  per  doz   4  50    6  50 

Files  and  Rasps. 
Kearney  &  Foote'a  discount  Am.  List 

57$  to  60  per  cent. 
Black  Diamond,  50  &  5  per  cent,  dis 

to  50  and  7J  Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Toronto  File  Co..  50  and  10  to  60  p.c, 

Amer.  list 
Jowitt's,  dis.  Can.  list,  25pc  to   27J  p.c. 
Globe  File  Co.'s  disc.  60  per  cent. 
Horse    Rasps,   Kearney   &  Foote's  dis 

Am  list,  50  p.c.  to  50  and  10  p.c. 
Horse  Rasps,  dis.  45  p.c.  Amer.  Hellers 
Horse  Rasps,  Spencer's,  dis.  Can.  list 

40  p.c. 
Horse  Rasps,  Toronto  File  Co.,  50  and 
10  p.c,  Amer.  list. 

Fluting  Machines. 

Each  0  60    Si  00 

Forks. 
Hay, Manure,  etc,dis.40  to  45  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  57A  to  60  per  cent. 
Shepard's     Lightning,  dis.    50    to   50 
and  10  p.c 

Fruit  Presses. 

Henis'    perdoz 4  00 

E  nterprise,  discount  lOp.  c 
Shepard's  Queen  City,  dis.  15  p.c: 

Fry  Pang. 
Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  etc. 

Stanley's,  dis. 50,  55 p.  c. 

Wire  Gauges 

Winn's  Nos.26to33,  eacn    165    2  40 

Glass. 

Window. 

Box  Price. 

Double 
Star.  Diamond 

Size  Per         Per       Per       Psr 

United  50  ft      100  ft.      50  ft.   100  ft 

inches 

16  to  25      1.20-25  2.40        1.75 

26  to  40  1.40  2.70        2.00 

41  to  50  3.10  4  50 

57  to  60  3.40  5.00 

61  to  70  3.70  5.E0 

71  to  80  4.10  fi.25 

81  to  85  4.50  7.00 

86  to  90  8.00 

91  to  95  9.0() 

96  to  100  10.00 


Pilkington. 
[Discount  10  p.c.  off  for  box   lots,  and 

10  and  5  for  10-box  lots.] 

Ordinary. 

st  break  $3  65 

2nd 
3rd 
4  th 
5th 
6th 
7th 


3  90 

4  60 

4  95 

5  40 
5  90 
0  50 


Picture  Glass. 
Pilkington's  ordinary. 

1st  break  

2nd      "      

3rd       "       

4th       "      

5th      "      

6th       "       

7th       "       


4  0 

4  70 

5  40 

5  90 

...  .  6  50 
....  6  90 
7  7C 

Gas  Fittings  and  Staple  Brackets. 

Jas.  Barwell.  Toronto— Dis.  20  to  25  p. 
c,  free  of  du^y.  Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each    0  30    (t 

Enamelled"      0  55 

Grindstone    Fixtureg. 

P.  S.  &  W.,  perdoz    3  88     4  25 

Hammers — Nail. 
Maydole's    net  list  to  5  per  cent.  dis. 
Can.  discount  25  to  27 J  p.c 
Tack. 

Magnetic,  per  doz  l  io    l  50 

Sledge 

Canadian,  per  lb o  12J  0  13 

Ball  Pean. 

English  and  Can.,  per  lb       0  25    0  30 

Handles. 

Axe        perdoz oo    3  50 

Store  door    "     \  oo    180 

Chest,  per  doz  pairs 040    2  50 

Chisel. 

Firmer        per  gross 3  00    450 

Socket  Firmer  "         325    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  35  per  cent,  to  40  p.c 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.  c 

Saw. 

American,  per  doz 1  00    1  25 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  8C 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 
Lanes,  45  to  47J4  p.c.  dis 

Hatchets. 
Can.,  dis  40  to  42J  p  c. 

Hinges. 
Blind,  Parker's, dis.  60  to  60  and  10  p.c. 
"     Shepard's  Noiseless,  dis.  60  p.c. 
■'    Buffalo,  dis  60  to  70  p.c 
Light  T  and  strap,  dis  62J  to  65  per 

Heavy,  per  lb 0  5    0  05J 

Screw   hook  and  hinge — 

6  to  10  in.,  per  set    0  00    0  04  V 

12  up  "         0  CO    0  031 

Perdoz.  sets 

Screw,  Eureka  1  13    1  so 

Gate,  Clark's 150    2  20 

"       Shepard's,  di* 50  to  60  p.c. 

Per  doz.  pairs 

Spring    1  50    3  50 

"    Shepard's  Samson    1  75    1  90 
Hoes. 
Garden,  Mor  *r,  etc.,  discount  40  to 
45  per  cent. 

PlanW  doz  4  00    5  0i 

Hooks—  Cast  Iron 

BirdCage,    perdoz  0  50    11( 

Clothes  Line,    "         0  27    0  63 

Harness,  "  0  72     0  88 

Hat  and  Coat,  per  gross..    100    3  00 

Chandelier    pertloz    0  50    1 

Wrought  Iron. 
Wrought    Hooks   and    Staples,    Can 
dis.  40  and  5  to  40  and  10  per  cent 


NEW  ARRIVALS 


30  Cases  ^TLERY 


GUNS 


ALL  NEW  GOODS. 

Finest  Finish.  Best  Value. 


NEW  ARRIVALS 


20  Casks  Cattle 
and  Trace 


CHAINS 


IO  Tons  Coil  Chain. 


Five  Cars  Window  Glass. 


Bowman,  Kennedy  &  Co.,  London,  Ont 
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HARDWARE. 


Wrought  Hooks  and  Staples,  Amer 
dis.  75  and  10  to  80  per  cent. 
Wire. 
Hat  and  Coat.dis.  55  to  60  p.c 
Belt,  per  1,000 0  60    2  70 


dis. 


Oilers. 
McClary'sGalvan.  Iron 

Oil   Can,    with    Pamp, 

perdoz J9  50 

Zinc  and  Tin,  dis.  50,  50  and  10. 


75 


2  75 
75 


3  50 
3  50 


4  25 
3  60 


3  00 
1  00 


50  to  55   per  Copper,  per  doz 1  25 

Brass,  "       l  50 

Malleable,  dis.  ah  per  ct. 
Fails. 

Galvanized,  per  doz  2  25    3  30 

Pencils. 

Dixon's,  per  gross 10> 

"        Carpenter 2  25 

Picks 

Par  doz 6  00     9  00 

Picture  Nails 

1  65 
Brass  Head,  "  40 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent    American  dis. 57$ 
Wood,  fancy  Canadian,  or  American 

35  to  37$  per  cent. 
Bailey's(StanR  &  L.Co.)42$  to  45  p.c. 
Miscellaneous, dis.  15  to  17 J  percent 
Bailey'sVictor.dis  15  to  17?  per  cent 
Plane  Irons.       . 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.   prs.   dis 

37$,  40  p   c. 
Button's  Imitation,   per 

doz 5  00 

German,  per  d&z 60 

Plumbs  and  Levels 
S.  B.  &  L.  Co.,  dis.  70  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35 

Pruning  Shears. 

Per  doz 4  00 

Pulleys 

Hothouse,  perdoz 55 

Axle 22 

Screw  27 

Awning 35 

Pumps. 
Rumsey  or  Canadian  Cistern  57$  to 

60  per  cent. 
Pitcher  Spout,  65  to  67$  p.c 
Canadian  Cistern  60  to  62$  p.  c.  from 

factory. 
Canadian  Pitcher  Spout  67$  to  70  -   n, 
from  factory. 

Punches 

Saddler's,     perdoz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  perinch     100 

Putty 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs  2  50    2  75 

Bail 


Screw,  bright,  Eng 
cent. 

Horse  Nails 
Canadian,  dis.    65  to  70 

Horse  Shoes, 
F.O.  B.  Toronto  &  Hamilton  —  $3  80 
Snow,       "  " ,  •  ••    3  90 

P.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  Pickg. 

Star, perdoz 3  00    3  25 

Kettles. 
Brass  spun.  7$  per  cent.  dis.  off  new   Porcelain  Head,  p.  gross 

list. 
Copper,  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 
American,  60  and  5  to  60  and  10  p.c 

Keys 
Lock,  Can, dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am  per  gross 160    4  75 

Kuobs. 
Ooor,  iapanned,  and  N.  P.,  85  to  3  00 

per  doz. 
Bronze,  Berlin,  per  doz   ..    2  75    3  25 
Bronze  Gem,         "        ....     6  00    9  00 
Sava  "         ....     8  75  10  00 

Shutter    porcelain,  P    & 

L   screw,  per  gross SI  30    4  00 

Ladles. 

Melting,  per  doz 170 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20 
Galvanized, 
King,  wood, 
"      glass 
All  glass, 

Lines. 

fish,   pergross  

Chalk,         "  

Locks — Door. 
Canadian,  dis.  per  cent.. 
Russell  &  Erwin,  per  doz    2  90    7  5' 

Cabinet. 
Eagle,  dis.  percent,  27$  per  cent 
30  per  cent. 

Padlock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  "  1  00    2  40 

Eagle,  dis.  percent,  15 to  17$  percent 

Mallets. 
Cin.imiths',  perdoz    125 

Tarp't'rs',  hickory      "  1  25 

[lignum  Vitas,  "         3  85 

Jaulking.each 160 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 


9  00 


4  50 
3  50 


6  00 
4  00 


4  50 


1  87 

2  75 
4  00 
1  20 


2  50 

7  40 


50 
50 


9  00 
2  60 


2  00 

5  50 

1  00 
33 

1  00 

2  50 


to 


1  50 
3  75 
5  00 

2  00 


Enterprise,  American  dis.  17$  to  20   Barn  Door,     per  foot. 

percent,  dis.  ?lldlng.J£0toric 

Home,  each Lanes,  33$  to  35  p.c.  dis 


3 
31 


Mincing  Knives.  Cast  Steel  and  Malleable   Canadian 

American,  per  doz     4z    2  35        list  dis.  40  to  45  per  cent. 

Molasses  Gates,  Razors. 

Jtebbin's  Patent,  dis.  per  cent,  65  to  Boker's,  perdoz    7  50  11  00 


70  to  70.10  per  cent 

Nails. 
Cut  Nails  (Iron) 

1.  Either     Canada     or     American 

Pattern. 

Basis— 50  to  60  dy 2  30 

40dy 2  35 

30  dy 2  40 

20, 16&12dy 2  45 

10  dy 2  50 

8&9dy 2  55 

6&7  dy 2  70 

2.  American  Pattern  Only 

from  4  to5dy 2  90 

3dy.(lath) 3  30 

3.  Canada  Pattern  Only 

from  4  to  5  dy 2  80 

3  dy.  (lath) 3  20 

3dy.  A.P.  Pine 3  90 

Cut  Nails  i,  steel)  Add  10c.  to  the  prices 

in  list  for  iron  nails. 
Wire  Nails,  75  per   cent,  from    List 
Jan.    8,  '92       Extras   as  per  List  for 
special  nails     Terms,  4  months  or  3 
per  cent.  cash. 

Brads  &  Moulding  Nails,  75  per  cent. 
from  new  list. 

Nail  Pullers. 

German  &  American —    1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa- 
gon       3  38    4  00 

Diamond 12  00  15  00 

Netting. 
Poultry,  50  and  10  per  cent  dis. 
Import  60  p.c. 
Oil. 
Canada  Refined  Oil  (Toronto)  14       15 

Carbon  Safety     •• 0  17.0  18 

Canada  WW.      "      0  20    0  22 


Wade  &  Butcher's      "         3  60  10  00 
Razor  Strops. 

Currier's,  ner  doz  l  25    3  60 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent.  cash. 
Copper  Rivets,  dis.  55  percent. 
Iron  "  "    55  per  cent. 

Burrs,  Iron,  30,  33$  per  c 
Rivet  Sets. 
Canadian  dis.  30, 35  per  c 
Rope 

Per  lb. 
Sisal.    Manilla. 


10 

10$ 

18 

8$ 

12} 


I  p.c. 


m 

10f 
20 
9 
13$ 
07$ 


80 
05 


American  W.W.  " 

S.  R.  Seal per  gal  0  63 


7-16  in.  and  larger..       8 

>4,5-16,  %  in 8$ 

Cotton,  per  lb 

New  Zealand  

Russia  Deep  Sea,  per  lb.. 

Jute    "    ... 

Rules. 
Boxwood,  dis.  75  &  10  to  i 
Ivory,  dis  37$  to  40  per  cent' 

Sad  Irons. 
Mrs.  Potts,  per  set       75 

N    P.         '         1  00 
Sad  Heaters. 
Dome,  Shepard's,  per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&  A.,  sand,  35  to  3T/t  percent. 

Emery,  per  quire 55        90 

Sash  Cord 

Perlb 22        50 

Sash  Locks. 
Triumph  and  Morris, dis 37$,  40  per 
cent. 

Kempshell's  dis.    40,   62$  per  cent 
Canadian,  dis.  45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb i$       ij 

Saws. 
Hand,  Disston's,  dis   10  p.c. 
S.  &  D  ,  dis.  35  per  cent,  to  40  per  cent 


Hack,  complete,  each . 

"       frame    only 

Saw  Sets. 

Per  doz 1  65 

Scales. 

Canadian  List,  dis.  40  p.c 

Scale  Beams. 

Canadian,  B   S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,    perdoz  2  10 

Foot,       "  40 

Screens. 
Window,  patent,  per  doz    5  00 
Screw  Drivers. 

Sargent's,  per  doz 65 

Screws. 
Wood,  P.  H.,  Iron,  and  Steel,  77$  per 

cent.,  dis. 
Wood,  R.H.      "      72$  per  cent.  dis. 
"      F.  H.  Brass75         "  " 

•'      R.  H  70 

Diamond   Point   wood   screw   nails 
bright,  dis.  77$  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  to  45  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  iapanned,  dis.  75  per  cent, 
B.  &W.  N.  P  ,dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
^Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 
"       N.P„  70  per  cent. 


Cigar  Box  Nails,  dis.  45  percent. 
Shoe  Finders'TacKS  and  Nails,  dis.  37$ 
per  cent. 

Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,     each  0  90    2  85 

steel. each  .    0  80    8  00 
Thermometers. 
Tin  case  &  dairy, dis. 75p.c 

Thimbles. 
Asbestos,  filled,  per  doz.,  25  to  33$  p  c 

Ties. 
Cow, perdoz 1   '•-    2  BO 

Tinner's  Shears  and  Snips 

P.S.&W.,netlist. 

Canadian  10  to  15  per  cent  dis. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12$  pe 
cent,  to  70   and  25  p.c.   on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "        "  " 

Transom  Lifters 
Payson's,?2.60  to  $5.00  per  doz. 


1  40 


1  35 

1  60 

2  45 


5  00 
2  35 


30  00 


2  90 


0  25    Cr«3s  Cut,  Disston's,  per  ft.  35  to  55 
0  65    S    4  D    dis.   35  per  cent 


Sheaves 
Sliding  Door,  per  set    ...        77 

Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz    1  15 
"  tinned,  1  35 

Tin  Rim,  "  "  2  30 

"  black,       "  1  80    2  25 

Snaps 
Harness,  German,  dis  35  per  cent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  \  or  V4  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Perlb 0  28    0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves. 

Wood,  English  180 

Iron,  American 135 

Spoons  and  Forks. 

TeaSpoons pergross    7  50    12  00 

Dessert  "     ''         21  00  

Table       "     "         30  00 

Dessert  Forks....         "  24  00 

Medium      "       ....         "  27  00 

Table  "      ...         "         36  00 

Squares. 

Iron,   perdoz   165 

Steel,  dis.  75  and  10  to  80  p.c. 

Try  and  bevel,  dis.  50  to  52$  percent 

Staples. 
Fence,  galvanized,  per  lb  4$      4$ 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 

cent. 

Stove   Polish,   (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz   1  75 

No  1,  Stove  Paste,  per  gross 9  00 

"2       "  ' 4  80 

Stone. 

Washita,  per  lb 0  25 

Hindostan,  per  lb 0  06 

"  Slips,  per  lb 

Labrador,    perlb 

"         Axe,   "        

Turkey  '       

Arkansas  "      

Water-of-Ayr    "      

Scythe,  per  gross 3  50 

Grind,  per  ton  15  00  18  66 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut,  Carpet  Blued,  gimp,  55  per  cent 
"  tinned,  dis.  57$  per  cent. 

Swedes' iron,  blued  or  tinned,  dis.  50 

per  cent. 
Upholsterers"  dis.  50  per  cent. 
Copper  Nails, dis.  60  per  cent. 

l1       Tacks,  45  per  cent. 
Clout  Nails,  dis.  60  p.c  to  65  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  65  percent. 
Trunk  Tacks,  dis.  57$  per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  62K  p.c. 


Traps 
Game,  Newhouse,  dis  33$  p.c.  to  35  p.c 
Game.H  &N..P.S.  &  W.  or  Steel,  60 
and  10  to  67$  per  cent. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines 

Bag,  per  lb 0  12$  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
"         cotton,  per  lb  ..    0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging  "  0  27    0  36 

Broom  "  0  30    0  5b 

Binding,  flax,  per  lb 

"  lute        "       '.' 

"         Blue  ribbon   0  12$ 

"         Redcap oil* 

"         Crown 0  loj 

"         Silver  Composite  0  09 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand,  per  doz 4  00 

Bench,  parallel,  each  ....  2  00 

Coach,  each 6  00 

Peter  Wrigbt'3,  per  lb 0  12 

Pipe,  each  5  50 


50 

07 

9 

0  13 

0  15 

0  50 

1  50 
0  10 
5  00 


6  00 
4   50$ 

7  00 
0  13 
9  00 

Saw, perdoz 6  50  13  00 

Washer  Cutters. 
Perdoz 400    850 

Washers  "  Iron,"  40  percent.,  4    mos. 
or  3  per  cent. 

Well  Wheels. 
Amer., perdoz.  8,10  &  12in.    3  38    6  00 

Wire. 
Brass  Wire,  16  to  25  wire  gauge,  21  to 

26c. lb. 
Copper  Wire,  5  to  10  p.  c.  off  Amor.list 
Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
Bright,  Coppered  steel  and  spring  15 
per  cent  f.o.b.  Montreal 
Plus  10  centsf.o.b.  Hamilton. 
"     10      "       "    Toronto. 
"     14      "        "     London, 
Broom  Wire  6  to  6%c.  per  lb. 
Clothes  Line  Wiie,  19  gauge,  per  doz 
coils   3  95 

Wire  Fencing. 
Galv.  2  barb, 2$  &  5  in.  apart 
"4      "    4  &  6  "      " 
"    Plain  twist,  2&3  wires 
"    Steel  thorn  and  rib- 
bon  

"  Lock  Barb,"  4  point  

Ditto  Glidden  2  point 

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points 

Steel  staples  0  04$  0  04$ 

Terms,  60  days  or  2  per  cent,  in  30 
days. 

Wire  Cloth. 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.lOOsq  ft     190 

Wrenches. 
Acme,  35  to  37$  per  cent. 
Agricultural,  70  and  5  to  70  and  10  p  c 
Standard, dis.  60,  60 & lOp.c. 
Coe's  Gen'ne,  dis.  3 2$  to  35  p.  c  dis. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    ..     2  00    3     ■ 

S.,  per  doz 5  80    7    0 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each 3  40 

Pocket,  perdoz 125    2  00 


/4$    4j 


4}        5 

..     0  C4J 
..     0  04$ 

0  04$ 


TRADE  MARK  FOR 


Simpson,  Hall,  Miller  &  Co., 

1 6  and  1 8  DeBresoles  St.,  Montreal. 


REGISTERED 
TRADE  MARK  FOR 

®W?.ROGEBS.;fr 

KNIVES.FORKS,  SPOONS 


HOLLOW    WARE- 


Manufacturers  of  the 

Finest  Quality  Electro-Plated  Ware. 

And    Sole    Manufacturers   of   the    Celebrated 

WM.   ROGERS'  Knives,  Forks,  Spoons,  Etc.    a. j. whimbey,  Manager 


RAZORS,      SCISSORS 


BUTCHER'S    KNIVES 


None  Genuine  without  this  Brand 


Stamped  in  head  of  Every  Package. 


SAW   GUMMERS. 

Price  $15,  complete. 

Will  gum  any  cross-cut  saw  ;  anyone  can 
work  it.  There  is  paying  work  for  a  saw 
gummer  in  every  town,  village  or  cross- 
roads in  Canada 


A.  B.  JARDINE  &  GO. 

Manufacturers  of  Blacksmith's  Tools  and 

Tube  Expanders, 

HESPELER,  ONT. 


Do  we  make  any  other 
Skates  besides  our 


CENUlNE  A(W|ES  ? 


Well,  We  Rather  Think  So  I 


What  About  our  Hockey? 
What  About  our  Racers? 

What  About  our  Skeletons  ? 


The  most  elegant  and  suitable  skate  for  the 
purpose  ever  made. 

Made  with  wood  tops  and  extra  light  run- 
ners— the  only  way  in  which  lightness,  com- 
bined with  perfect  rigidity,  can  be  secured. 
Special  system  of  strapping.  The  leiding 
racers  use  wood-top  skates.  Why  ?  Be- 
cause they  know  from  experience  they  are 
the  best. 

For  Rink  use  the  most  in  demand.  Welded 
iron  and  steel  blades.  Plain  or  nickel- 
plated. 

Why  have  we  secured  first  honors  at    Philadelphia,  1876— Paris,  1878— London,  1886 
—and  now  Medal  and  Diploma  World's  Columbian  Exposition,  1893  ? 

Because  of  the  superiority  of  goods  exhibited,  which  are  the  same  as  those  we  are  shipping 
our  customers  daily. 


PRICE? 


Ask  your  jobber  about  that,  and  you  will  find 
they  are  quite  as  cheap  as  the  inferior  makes. 


THE 


Starr  Manufacturing  Co.,  Ltd, 


WORKS— Dartmouth. 


P.O.  ADDRESS— Halifax,  N.  S. 


You  wil    Insure  Success 

STOVE 


IN    THE 


Business,  by  selling 


44  Souvenir"  Stoves  and  Flanges 

They  are  Leaders  and  Sure  Profit  Makers. 

If  you  are  not  acquainted  with  the  superior 
merits  of  these  goods,  order  samples,  and 
you  will  lead  your  competitor  in  sales. 

The  Gurney-Tilden  Go.  Ltd. 

Successors  to  The  E.  &  C.  Gurney  Co. 

HAMILTON  -  -  ONTARIO. 


Dominion  Wire  Mnfg.  Co., 


(Limited) 


27  Front  St.  East,  Toronto,  Ont.  1  85  St.  James  St.,  Montreal,  Que 

WORKS  AT  LACHINE,  QUE.,  Near  Montreal. 
manufacturers  op  BEST  QUALITY 


2  and  4  Barb 
Plain  Twist  and 
Strip  Fencing 

And  Staples  for  same. 


Iron,  Steel, 
Brass,  and 
Copper .  . 


Write  for  Prices  and  Discounts. 


"  Crescent"  Coat  and  Hat  Hooks. 

Supplied  in  Coppered,  Japanned,  and 
Tinned  Steel  Wire,  also  in  Brass  Wire. 
Best  Selling  Hook  made.    Try  It. 


Wire  Nails,  Wood  Screws 
and  Jack  Chain, 


Who  ever  heard  of 


A  LAMP 


That  is  not  a  disappointment, 
and  an  article  that,  if  it  could  be, 
would  be  got  rid  of.      .... 


WE  CAN 


Or  any  good  dealer  can  supply  yon 
with  one  that  is  in  perfect  harmony 
with  all  clasi^s 


IT  IS  CALLED 


The  "Pittsburgh" 


Made  in  all  sizes  and  styles  of  Ha*nging, 
Banquet,  Vase,  and  Piano. 


Write  for  Primer. 


Qowans,  Kent  &  O, 


Sole  Agents  for  Canada. 


TORONTO  and  WINNIPEG 


Only  Rubber  Factory  in  Toronto, 


H.  D.  Warren,  Pres.-Tr«as. 
Chas.  N.  Candee.  Secy. 


"GUTTAPERCH" 

BRAND    OF 


SPIRAL   PACKING 

ANTI-FRICTION,  SELF-LUBRICATING 

Neatly  packed  in  14  in.  telescope  boxes,  12  feet  to  the  coil  and 
each  size  in  a  separate  box.  Full  directions  for  use  accompany  each 
box.  Most  perfect,  convenient  and  economical  Piston  Packing. 
Stock  sizes  3-16,  1-4,  5-16,  3-8,  7  16,  1-2,  9  16,  58,  11-16,  3-4,  13-16, 
7-8,  15-16,  1  inch.     Will  not  deteiiorate  in  stock. 

Price  per  lb.  $1 .20.     Special  Discount  to  Dealers. 

THE  GUTTA  PERCHA  AND  RUBBER 
M'F'G  CO. 

OF  TORONTO,  LIMITED. 

61-63  FRONT  STREET  W.,  Toronto. 


THE     BEST 

Lawn    Mower 

IN  THE  MARKET. 


Improved  for  1894. 

10K  in,  Wheel. 

12,  14,  16,  18  and  20  in. 


^ 


Patented  in  England  May  15th,  1893 
"         "  Canada      "      29th,     " 
"         "  United  States  Dec.  12th,  1893 


*« 


For  Sale  by  all  Wholesalers. 


Minufactured  by  .... 

A.  R.  WOODYATT  &  CO. 

GUELPH,  CANADA. 


VOL.  VI. 


TORONTO,  JANUARY  20,  1894. 


No.  3. 


MAGNOLIA  METAL 


IN     USE    BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST   ANTI-FRICTION    METAL    FOR 

High-Speed  Engine,    Dynamo,    Rolling-Mill,   Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL   CO., 


London  Office:  75  Queen  Victoria  St. 
Chicago  Office  :        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortland  Street.  NEW  YORK, 


At  The  Top 


ME 
7& 


IN  ARTISTS'  MATERIALS 


WE  beg  to  advise  the  trade  that  we  have  purchased  the  entire  and  well  assorted 
stock  of  Artists'  materials  of  Messrs.  P.  D.  Dods  &  Co.,  Montreal,  comprised 
chiefly  of  Windsor  &  Newton's  Oil  and  Water  Colors,  Canvas, 
Brushes,  etc.,  etc.    Also  Pitet  Aine's  French  Brushes  and  Specialties. 

This  large  stock  added  to  our  own  gives  us  the  most  complete  line  of  these  goods 
of  any  house  in  Canada.     Our  prices  will  be  found  right  and  our  discounts  liberal. 

WE  ALWAYS  PROGRESS-NEVER  GO  BACK. 


M_ 


WRITE  US  FOR  FIGURES. 


Walter  H.  Cottingham  &  Co. 

MONTREAL 


RICE  LEWIS  &  SON 


ARTHUR  B.  LEE,  President. 

BAR  IRON,  STEEL, 

BOILER    PLATE, 


LIMITED. 


WROUGHT   IRON 


Pipe  and  Fittings. 


A.  BURDETT  LEE,  V.P.  and  Treas 

ROPE,  CHAIN, 

SHIP   CHANDLERY, 

BOILER   MAKERS' 

AND 

Machinists'  Supplies. 


General 


HARDWARE 


Merchants 


Cor.  King  and  Victoria  Sts. 


Copper  Cider  Kettles 

(BRAZED   AND    HAMMERED.) 


PLATE  237. 


PRICES  ON  APPLICATION. 


CORRESPONDENCE  SOLICITED. 


MANUFACTURERS    CF 


Brewers,  Distillers, 
Confectioners  .  . 
Varnish  Makers 
Plumbers  and  Mari 


I.  Copper  Works 


The  Booth  Copper  Co. 


Formerly 

Booth  &  Son. 


Street*  West,      TUKUNIU 


THE  ABOVE  CUT  REPRESENTS  THE 

McGuire  Patent  Stove-pipe  Thimble 

It  is  the  same  cut  we  have  used  in  advertising  and  illustrating  this  Thimble 
for  the  last  eight  years.  We  desire  to  inform  our  customers,  and  the  trade  in  gen- 
eral, that  we  have  been  and  still  are  the  sole  manufacturers  of  this  Thimble  in 
Canada,  the  reputation  of  which  is  so  well  established.  No  other  persons  whatever 
have  been  licensed,  under  the  patents  covering  this  Thimble,  to  manufacture  it. 
Anvone  infringing  will  be  prosecuted.  And  to  beware  of  those  who  represent  they 
sell  McGuire's  Star  Thimbles,  who  have  no  right  whatever  to  manufacture  the 
same  and  cannot  possibly  supply  the  genuine  article. 


Kemp  Manufacturing  Co. 


TORONTO,  ONT. 


. .  HARDWARE . . 

A    PRACTICAL   JOURNAL    FOR   THE    WROUGHT,    CAST,    STAHPED, 
SHEET   AND  SPUN    METAL   TRADES. 


Published  Weekly. 


$3.00  a  Tear. 


Vol.   VI. 


TORONTO,  JANUARY  20,   1894 


No.   3 


J.  6.  McLEAN, 

President. 


HUGH  C.  McLEAN. 

Sec.-Treas 


THE  J.  B.  McLEAN  PUBLISHING  COMPANY, 

FINE  MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 
HEAD  OFFICE:     *      .  .  10  Front  St.  E. 

MONTREAL  OFFICE  :         •  146  St.  James  St. 

E.  Desbarats,  Manager. 

NEW  YORK  OFFICE  :     Room  41,  Times  Building. 

Roy  V.  Somervllle,  Manager. 

EUROPEAN  BRANCH  : 

Canadian  Government  Offices, 

17  Victoria  St.,  London,  S.W. 
R.   Hargreaves,  Manager. 

John  Cameron,  General  Subscription  Agent. 


THE  retail  hardware  merchants  in 
Canada  appear  to  be  in  a  healthier 
condition  than  the  retail  men  of 
most  lines  of  trade.  One  reason  for  this  is 
that  they  probably  know  their  business  bet- 
ter. It  is  not  the  same  in  hardware  as  it  is 
in — say  groceries.  In  the  latter  instance 
men  who  have  never  put  up  a  pound  of 
sugar  or  tea  in  their  lives  presume  that  they 
know  enough  to  begin  business  as  full- 
fledged  grocers.  There  are  of  course  excep- 
tions to  every  rule,  but  the  man  who  essays 
to  become  a  hardware  merchant  is  usually 
more  or  less  conversant  with  the  trade. 
Stocks  in  retailers'  hands  are  not  large  ;  in 
fact,  they  are  in  such  a  condition  that  much 
of  a  demand  would  set  retailers  buy- 
ing rather  freely.  In  any  event,  active 
demand  or  not,  there  will  need  to  be  a 
steady  replenishing  of  stocks.  But  to  be 
sure  of  their  position  country  hardware 
dealers  seem  to  be  taking  more  than  usual 
precautions.  The  most  careful  are  cutting 
down  expenses  wherever  possible,  and  in 
pursuance  of  this  many  clerks  are  seeking 
situations.  Toronto  wholesale  hardware 
men  say  that  the  number  of  countrv  clerks 
at  the  moment  seeking  situations  in  their 
warehouses  is  unusually  large.  That  in  the 
process  of  economising,  young  men  should 
be  compelled  to  seek  situations  elsewhere  is 
to  be  regretted  ;  but  still  it  is  one  of  the  in- 
exorable features  of  the  law  of  supply  and 
demand.     Merchants,  however,  need  to  be 


careful,  while  exercising  the  pruning  knife  of 
economy,  that  they  do  not  loop  off  too  many 
branches  and  thus  weaken  instead  of 
strengthen  the  business  tree.  Really  efficient 
assistants  are  none  too  plentiful,  and  such 
should  only  be  parted  with  when  absolutely 
necessary.  A  first-class  and  obliging  clerk 
brings  business ;  and  takes  it  away  too, 
sometimes,  when  he  goes.  By  all  means 
economise,  but  be  careful. 

*        *        * 

Everybody — at  least  everybody  connected 
with  the  iron  and  steel  trades — is  aware  that 
the  tendency  of  prices  in  iron  and  steel  and 
its  manufactures  of  has  been  downward,  but 
few  people  however  have  probably  followed 
the  markets  so  closely  as  to  make  themselves 
acquainted  with  all  the  eccentricities  of  the 
prices  of  the  various  staples,  raw  and  manu- 
factured. What  people  may  have  however 
failed  to  do  for  themselves  has  been  done 
for  them  by  Iron  Age.  In  its  issue  of  the 
nth  instant  it  published  two  large  colored 
charts,  which  not  only  show  the  ups  and 
downs  of  prices  in  the  United  States  for  the 
past  year,  but  it  goes  back  for  five  years  in 
order  to  furnish  information  in  regard  to  the 
fluctuation  of  values.  Both  diagrams  shown 
are  divided  into  two  series,  one  of  which 
describes  the  monthly  flucations  during  the 
past  five  years  and  the  other  the  weekly 
fluctuations  during  1893. 

♦         *         * 

Taking  steel  billets,  the  diagram  shows 
that  at  the  end  of  last  yeai  they  were  some 
$6  lower  than  in  January  and  more  than  50 
per  cent,  below  the  highest  point  touched  in 
1890.  Bessemer  pig  shows  a  drop  of  about 
$3  for  the  year  and  of  about  $10  from  the 
highest  point  of  1890.  Bessemer  pig,  which 
was  formerly  relatively  dearer  than  fonndry 
iron,  has  fallen  at  a  more  rapid  rate  than 
any  other  grade.  Beams  declined  about 
40c.  during  the  year,  and  compared  with 
the  highest  price  in  1890-1  about  50  per 
cent.  Beams  too  were  ruled  by  a  combina- 
tion.    Steel  tank  plates  fell  off  40c.  during 


1893  and  nearly  50  per  cent,  since  the  maxi- 
mum figure  of  1890.  The  fluctuations  in  bar 
iron  during  1893  were  but  tew,  at  the  close 
being  but  a  couple  of  points  lower  than  at 
the  beginning  of  the  year.  Compaied  with 
the  highest  price  in  1890,  however,  the  dia- 
gram shows  a  decline  of  about  60c.  in  this 
article.  Barb  wire  closed  about  20c.  below 
the  price  ruling  at  the  beginning  of  the  year, 
but  nearly  $2  lower  than  the  highest  point 
touched  in  1890.  Wire  nails  declined  some- 
thing like  30c  during  1893,  and  over  66  per 
cent,  from  the  maximum  point  of  1889.  Cut 
nails,  which  were  put  under  a  new  base  in 
March  last,  fluctuated  but  little,  but,  like 
every  other  staple,  closed  lower  than  the 
opening  price. 

*  *        * 

Is  there  ever  going  to  be  an  end  to  the 
application  of  these  penny-in-the-slot  ma- 
chines ?  It  looks  as  if  there  is  not  ;  and 
people  are  wondering  what  next  will  come 
under  its  influence.  A  short  time  ago  a 
Liverpool  inventor  applied  it  to  the  regula- 
tion of  gas  for  grates.  Now  the  slot  machine 
has  been  applied  to  the  cars  in  the  under- 
ground railway  in  London  for  the  purpose  of 
supplying  electric  light  to  the  passengers. 
There  are  four  electric  lights  in  each  compart- 
ment. I  fa  passenger  wants  to  read  and  the  ord- 
inary light  is  insufficient,  which  it  usually  is, 
he  merely  drops  a  penny  in  the  slot,  and  on 
is  turned  the  electric  light,  which  lasts  for 
half  an  hour.  If  a  further  supply  is  wanted 
at  the  expiry  of  the  time  limit  another  penny 
dropped  in  the  slot  will  produce  it.  The 
lamps  are  conveniently  placed  at  the  back 
of  the  seat  so  as  to  throw  the  light  on  the 
book  or  paper.  The  innovation  has  proved 
popular.  There  is  room  for  a  similar  device 
on  the  railways  and  street  cars  in  this 
country. 

*  *        * 

The  financial  condition  of  this  country  is 
such  that  the  more  it  is  contemplated  upon 
the  greater  ought  to  be  the  confidence  in  it. 
True  the  wheels  of   trade  are  not  moving  as 


HARDWARE, 


briskly  as  desired,  but  indisposition  periodi- 
cally comes  to  nations  as  well  as  to  indi- 
viduals ;  and  what  is  wanting  to  a  return  of 
the  better  and  more  desirable  conditions  are 
patience  and  confidence.  Unlike  the  United 
States,  no  extensive  and  elaborate  schemes 
for  the  salvation  of  people  from  death  by 
starvation  are  necessary.  Severe  cases  of 
destitution  there  undoubtedly  are,  but  they 
are  confined  largely  to  the  larger  centres  of 
population.  At  the  same  time  it  is  ques- 
tionable whether  the  number  of  those  seek- 
ing charity  is  larger  than  is  usual  at  this 
time.  In  fact  it  is  within  the  memory  of 
every  middle-aged  man  when  destitution 
was  much  more  acute  in  this  country  than  it 
is  now.  There  is  nothing  discernable  in  the 
lap  of  the  future  which  forebodes  a  crisis. 
Our  banks  are  sound,  our  loan  companies 
are  strong,  our  wholesale  houses  are  on  the 
whole  healthy,  and  where  there  are  weak 
places  in  the  retail  trade  the  cause  is  trace- 
able as  a  rule  to  conditions  from  within 
rather  than  from  without.  Long  and  indis- 
criminate credits,  inattention  to  business,  in- 
competence, may  be  cited  as  influences  of 
the  former  character. 

*        #        * 

Somebody  has  said,  in  effect,  that  bad 
years  help  to  correct  pernicious  extrava- 
gance. And  there  is  no  doubt  about  it. 
Then,  were  it  not  for  the  bad  times  we 
would  not  be  able  to  appreciate  the  good, 
just  as  if  it  were  not  for  the  cloudy  days  we 
would  not  realize  the  blessings  of  the  days 
of  sunshine.  When  times  are  good  and 
money  circulates  freely,  business  men,  both 
wholesale  and  retail — yes,  and  even  bank- 
ers— become  more  or  less  careless  in  the 
management  of  their  affairs  and  extravagant 
in  their  manner  of  living.  In  fact  it  is 
these  things  that  help  largely  to  create  hard 
times.  When  the  adverse  periods  obtain 
people  learn  to  cut  their  garments  according 
to  their  cloth.  And  that  is  where  their  ad- 
vantage is  apparent.  It  is  the  "  ups  and 
downs  "  of  business  that  develops  the  sharp- 
est, most  pushing  and  most  competent  busi- 
ness men,  just  as  it  is  the  storms  and  hurri 
canes  that  develop  the  best  sailors.  Bowl- 
ders became  polished  by  rubbing  against 
their  fellows  ;  so  do  men  of  business. 
*  *  * 
It  would  not  be  advisable  to  judge  the 
financial  condition  of  the  country  by  what, 
obtains  in  Toronto.  Taking  the  country  as  a 
whole  the  prevailing  quietude  is  due  largely 
to  the  general   depression   which   rules  the 


world  over  in  general  and  the  United  States 
in  particular  ;  in  Toronto  we  are  reaping  the 
aftermath  of  an  unfortunate  real  estate  brom 
as  well  as  sharing  in  the  general  depression. 
But  congested  as  is  the  condition  of  affairs 
on  account  of  the  money  that  is  tied  up  in 
real  estate  instead  of  being  available  for  le- 
gitimate trade  purposes,  matters  will  assume 
their  normal  condition  again  eventually. 
The  "  Queen  City  "  is  surrounded  by  one  of 
the  best  farming  districts  on  the  continent, 
while  her  importance  as  a  railway  and  navi- 
gation centre  is  recognized  far  and  near. 
Toronto  will  be  all  tight  ;  but  in  the  mean- 
time it  behooves  everybody  to  economize. 


CHANGES  IN   PREPARED  PAINTS. 

The  white  lead  grinders  and  prepared 
paint  makers,  whose  differences  were 
noted  in  last  week's  Hardware,  are  not 
yet  fully  settled,  although  some  progress 
in  that  direction  seems  to  have  been  made. 
The  meetings  held  in  Toronto  last  week  ter- 
minated Friday,  to  be  resumed  in  Montreal 
the  following  Tuesday.  But  still  the  settle- 
ment of  some  matters  of  detail  is  in  suspense, 
and  one  or  more  meetings  of  the  different 
elements  will  be  necessary  before  the  reor- 
ganization of  the  association  is  consum- 
mated. 

In  our  last  it  was  Doted  a  "quantity  list" 
had  been  substituted  for  the  preferred  list 
on  white  lead.  Since  then  the  same  thing 
has  been  decided  in  regard  to  prepared 
paints,  while  the  price  has  been  reduced  to 
$i  05  ger  gallon  for  pure,  with  second  quality 
15c.  per  gallon  lower.  Under  the  terms  of 
the  "quantity  list"  purchasers  of  500  gal- 
lons of  prepared  paints  taken  within  the  year 
are  entitled  to  a  rebate  of  10  per  cent.,  pay- 
able at  the  end  of  the  year. 


ADVANTAGES   OF  STOCK-TAKING. 

STOCK-TAKING  is  as  necessary  to  the 
merchant  as  is  the  taking  of  observa. 
tions  to  the  mariner. 
Ninety-nine   per  cent,  of  those  in  busi- 
ness know  this,  but  the  trouble  is  they  do 
not  all  put  into  practice  what  they  know  is 
the  proper  thing. 

Stock-taking  is  the  only  reliable  medium 
whereby  the  results  of  the  year's  business 
can  be  accurately  ascertained,  or  the  mer- 
chant's condition  diagnosed. 

It  is  not  enough  for  a  man  to  know  at  the 
end  of  the  year  that  he  has  so  much  money 
in  the  bank  to  his  credit,  and  that  he  pos- 


sesses the  ability  to  meet  all  his  liabilities. 
A  merchant  should  try  to  make  his  business 
methods  as  perfect  and  his  business  as  suc- 
cessful as  it  is  possible.  But  if  he  neglects 
to  make  an  inventory  of  his  stock  and  take 
a  retrospect  of  his  business  generally  he  is 
pursuing  a  course  which  tends  to  bring 
about  the  opposite  results. 

Men  cannot  sow  thorns  and  gather  grapes 
therefrom.  Nor  can  men  achieve  success 
in  business  if  they  neglect  those  things  that 
are  vital  thereto. 

In  these  days  of  extreme  competition  it  is 
more  necessary  than  it  ever  was  that  mer- 
chants should  know  to  a  nicety  where  they 
stand.  If  there  are  leaks,  stock-taking  is 
the  only  way  in  which  they  can,  with  any 
degree  of  certainty,  be  discovered.  And 
where  is  there  the  house  that  has  not  got  a 
leak  of  some  kind?  None.  It  is  evident, 
therefore,  that  in  every  business  there  are 
one  or  more  apertures  through  which  a  pro- 
portion of  the  profits  percolate;  and  it  is 
equally  certain  that  the  location  of  at  least 
the  greater  number  of  them  will  mean  the 
closing  of  them. 

The  beginning  of  the  year  is  the  most 
convenient  time,  as  a  rule,  for  taking  stock. 
Business  is  then  quiet.  January,  1894,  is 
now  in  its  third  week,  and  those  merchants 
who  have  not  yet  began  taking  stock,  or  do 
not  contemplate  doing  so,  should  not  hesi- 
tate to  begin  at  once.  The  work  is  no  easy 
task.  In  fact,  it  is.  as  a  rule,  positively 
laborious,  but  that  should  not  deter  any  one 
undertaking  it.  The  more  valuable  the 
knowledge,  as  a  rule,  the  more  difficult  is 
its  attainment.  And  for  a  merchant  to  be 
able  to  ascertain  just  where  he  stands  in  a 
financial  sense  after  the  year's  business 
and  to  have  discovered  the  cause  of  his 
losses,  if  any,  and  the  means  of  preventing 
them  or  minimizing  them  in  the  future,  is 
worth  the  expenditure  of  a  little  extra  en- 
ergy. 

In  taking  stock  there  should  be  no  econo- 
mizing in  allowing  for  depreciation  in  stock 
carried  over.  Mark  it  down  to  a  point 
rather  below  than  above  its  value.  It  is 
safer  to  err  on  the  right  side  in  this  respect; 
and  then,  of  course,  if  the  goods  should  sell 
at  a  higher  price  than  then  estimated,  that 
is  so  much  the  better.  The  same  course 
should  be  pursued  in  the  appraising  of  ac- 
counts. 

The  necessity  for  taking  stock  is  more 
imperative  now  than  ever  it  was.  The  year 
1894  promises  to  be  a  year  of  small  profits; 
and  the  merchant  who  hopes  to  even  reap 
small  profits  will  need  to  be  wide  awake, 
cautious,  and  economical.  These  he  can 
scarcely  be  if  he  fails  to  use  the  opportuni- 
ties at  his  disposal  to  ascertain  what  his 
present  financial  condition  is  and  the  meas- 
ure of  the  efforts  he  is  warranted  in  putting 
forth  during  the  year  that  is  before  him. 
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PROFITABLE  BUT  UNPLEASANT. 


S 


6  6  <  *  TEP  back  into  the  tinshop  and  I 
will  show  you  a  metal  casing  that 
we  are  making  for  a  burial  cas- 
ket," said  a  Toronto  hardware  merchant  to 
a  Hardware  reporter. 

"  Do  you  do  much  of  this  kind  of  work  ?" 
"  Yes,  we  do  quite  a  lot,  but  it  is  unpleas- 
ant work,  and  not  many  care  to  undertake 
it.  If  a  man  undertakes  to  do  this  work  he 
must  be  available  at  all  times,  and  be  pre- 
pared to  turn  out  of  his  bed  at  all  hours  and 
commence  work.  It  is  often  hard  to  get 
journeymen  tinners  to  undertake  the  job,  and 
in  all  cases  it  has  to  be  superintended  per- 
sonally by  the  proprietor  of  the  shop,  the 
relatives  of  the  deceased  always  being  afraid 
that  it  will  not  be  properly  done." 

"  Of  what  material  are  these  casings  gen- 
erally made  ?" 

"  They  are  made  of  zinc  or  lead.  Zinc  is 
the  cheaper,  and  we  make  more  of  them,  but 
we  occasionally  make  one  of  lead." 

"  Is  there  anything  in  the  way  of  up- 
holstering placed  on  the  inside  of  these 
cases  ? " 

"  Oh  no  ;  the  body  is  laid  on  the  zinc, 
with,  perhaps,  something  under  the  head  to 
raise  it,  and  the  lid  is  soldered  on,  either  at 
the  residence  or  at  the  burial  ground." 

"  Do  you  have  to  superintend  the  solder- 
ing on  of  the  lid  ?" 

"  Yes,  I  am  always  there,  and  often  it  is 
from  compulsion  more  than  choice,  for  you 
cannot  always  get  a  man  who  will  go.  The 
work  at  the  burial  ground  or  residence  has 
to  be  done  expeditously  and  well,  as  the 
casket  must  necessarily  be  air  tight.  I  had 
a  man  working  tor  me  once  who  did  a  good 
bit  of  this  work  for  me,  and  all  went  well 
until  I  sent  him  up  to  the  Medical  College 
to  seal  up  a  corpse  that  was  to  be  shipped 
away.  He  went  there,  but  the  dissecting 
room  was  a  little  too  much  for  him,  and  the 
result  was,  that  I  had  to  go  myself.  This 
work  is  very  unpleasant  when  the  deceased 
has  died  of  some  contagious  disease." 

"  Are  there  good  profits  in  this  line  of 
business?" 

"Well,  profits  are  fair,  but  one  has  to  put 
up  with  a  lot  of  inconvenience.  I  have  been 
turned  out  of  bed  at  one  o'clock  in  the  morn- 
ing, and  have  come  right  down  and  started 
to  work." 

"  Are  there  many  of  the  zinc  cases  used 
when  bodies  are  to  be  shipped  to  distant 
parts  ?" 

"  Yes,  orders  often  come  in  when  the 
corpse  has  to  be  shipped  away.  We  have 
made  several  for  shipment  to  the  Old  Coun- 
try. Metal  casing  are  mostly  used  where 
the  coffin  is  to  be  placed  in  vaults." 

"  How  much  material  is  used  in  making  a 
casing,  and  how  long  has  the  practice  been 
in  vogue  ?" 

"About  three  sheets  of  metal  as  used  in 
an  ordinary  casket.  It  is  about  fifteen  years 
since  I  made  the  first,  and  there  are  more 
used  now  than  ever,  but  the  man  who  under- 


takes to  do  this  kind  of  work  must  be  pre- 
pared to  put  up  with  much  that  is  unpleas- 
ant, and  must  make  up  his  mind  to  be  ready 
to  answer  a  call,  be  it  night  or  day." 


THE  CANADIAN    IRON   INDUSTRY. 

AT  the  meeting  of  the  Quebec  Mining 
Association,  held  in  Montreal  last 
week,  a  very  interesting  paper  on 
the  Canadian  iron  industry  w^is  read  by  Mr. 
Geo.  E.  Drummond,  the  president  of  the 
Canada  Iron  Furnace  Co.  The  pamphlet 
showed  how  thoroughly  Mr.  Drummond  had 
the  matter  at  his  fingers'  ends,  and  was  an 
able  resume  of  what  had  been  done  in  Can- 
ada towards  developing  our  magnificent  iron 
resources. 

Perhaps  the  best  way  to  convey  to  the 
readers  of  Hardware  what  this  develop- 
ment has  been  will  be  an  abstract  of  the 
more  important  points  of  Mr.  Drummond's 
address.  He  pointed  out  that  the  iron  in- 
dustry in  Canada  was  still  in  the  pioneer 
stage,  but  that  under  the  encouragement 
afforded  by  the  Dominion  Government  it 
had  shown  an  increass  in  the  last  two  years 
of  ioo  per  cent.,  and  that  today  Cana- 
dian pig  iron  had  made  a  place  for 
itself  in  the  home  market  and  was 
gradually  displacing,  in  the  face  of  many 
difficulties,  the  product  of  British  and  Ameri- 
can furnaces.  The  heavy  import  expense 
necessary  in  the  development  of  pig  iron  pro- 
duction, the  basis  of  all  stages  of  industry, 
was  referred  to.  The  industry  in  Canada 
was  now  in  its  most  critical  stage,  and  any 
reduction  in  the  current  protective  duties, 
which  some  were  asking  of  the  Government, 
would,  if  acceded  to,  surely  prevent  further 
progress  if  it  did  not  entirely  annihilate  the 
industry,  by  exposing  it,  before  it  is  yet  es 
tabhshed,  to  the  hostile  competition  of 
foreign  producers,  particularly  American 
furnace  men,  who  of  late  have  been  dan- 
gerous competitors  in  the  most  important 
territory,  the  market  of  Wes'ern  Canada. 

As  an  illustration  of  how  necessary  pro- 
tection was  to  an  iron  industry  in  its  experi- 
mental stages,  it  was  shown  how  Great 
Britain,  whose  position  as  an  iron  producer 
is  too  well  known  to  require  comment,  had 
in  1787  adopted  a  strong  protective  tariff, 
imposing  a  duty  on  pig  iron  of  67^  per 
cent.  The  result  of  this  was  that  from  a 
production  of  17,350  tons  in  1840  her  output 
had  steadily  increased,  and  not  only  had  the 
duty  been  increased  in  1819  and  1825  and 
maintained  down  to  1845,  Dut  tne  statute 
showed  that  colonies  were  prevented  from 
making  iron. 

The  phenomenal  increase  of  the  American 
Industry  during  the  last  forty  years — which 
Mr.  Drummond  attributed  to  protection — 
was  also  referred  to,  it  having  increased 
from  736,218  tons  in  1854  to  10,307,028 
tons  in  1890,  all  of  which  was,  in  his 
opinion,  a  strong  argument  for  the  mainten- 
tenance  of  protective  duties. 

With  this  assistance,  Canada's  natural  fit- 


ness for  the  successful  establishment  of  the 
iron  industry  was  beyond  question.  It  had 
been  established  byond  a  doubt  that 
throughout  a  very  large  portion  of  her  vast 
territory  of  three  and  a  half  million  square 
miles,  she  was  rich  in  iron  ores  of  almost 
every  variety  known  to  metallurgy.  Cape 
Breton  possessed  brown  hematite,  magnetic 
and  spathic  ores  alongside  of  great  coal  de- 
posits, and  Nova  Scotia  was  even  more 
liberally  endowed.  New  Brunswick  had 
large  deposits  of  magnetic  and  bog  ores, 
and  a  plentiful  supply  of  coal  and  hardwood 
for  charcoaling.  In  Quebec  the  bog  and 
lake  ores  were  probably  the  most  extensive 
of  a  like  nature  in  the  world.  The  ore  bear- 
ing area  extended  from  the  borders  of 
Ontario  on  the  west  to  Gaspe  on  the  east, 
and  from  the  Laurentian  mountain?,  with 
the  historical  Three  Rivers  district  on  the 
north  to  the  American  border  on  the  south, 
there  being  good  deposits  of  magnetic 
iron  throughout  the  district  south  of 
the  St.  Lawrence,  especially  in  the  vi- 
cinity of  Sherbrooke,  Leeds  and  Sutton. 
Nor  were  the  necessary  accompaniments 
wanting  for  an  almost  inexhaustible  growth 
of  hardwood  suitable  for  charcoal,  it  being 
everywhere  found  side  by  side  with  the  ore 
deposits,  while  limestone  tor  flux  was  equally 
abundant.  In  Ontario  the  conditions  were 
equally  favorable,  for  that  province  had  ex- 
hibited at  the  World's  Fair  120  samples,  all 
averaging  60  per  cent,  and  over  of  iron. 
Manitoba  also  had  immense  deposits  of 
magnetic  and  bog  ore  on  Lake  Winnipeg 
with  abundant  hardwood  contigious,  and  the 
resources  of  British  Columbia  were  equally 
remarkable. 

With  regard  to  the  market  in  case  of  the 
development  of  these  resources,  Mr.  Drum- 
mond held  that  the  natural  market  for 
their  product  lay  for  many  years  to 
come  in  Canada's  own  borders.  Facts  and 
figures  in  his  opinion  proved  this.  Canada 
uses  250  pounds  of  iron  per  capita,  and  this 
meant  a  consumption  of  600,000  tons.  There 
was  15,000  miles  of  railway  in  Ganada,  and 
when  these  were  all  laid  with  standard  72 
pound  rails  she  would  have  1,500,000  tons  of 
rails.  The  life  of  a  rail  was  fifteen  years, 
and  therefore  renewals  were  being  con- 
tinually made  in  this  department  alone  of 
100,000  tons  of  iron  products  yearly.  Mr. 
Drummond  held  that  the  Canadian  rail- 
ways, if  they  followed  the  example  of  their 
American  rivals,  would  heartily  support  the 
production  of  steel  rails  in  Canada  from 
Canadian  ore  and  labor.  The  revenue  which 
they  would  derive  from  the  other  business 
this  would  incidentally  lead  to,  such  as  the 
transportation  of  raw  material  to  and  the 
finished  product  from  the  furnace,  etc., 
would  fully  compensate  for  the  extra  price 
they  might  be  called  upon  to  pay  for  rail 
equipment  during  the  next  few  years.  The 
rolling  mills  of  Montreal,  Hamilton,  Swan- 
sea, New  Glasgow,  N.S.,  etc.,  were  produ- 
cing 80,000  tons  of  the  products  of  iron,  but 
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unfortunately  the  raw  material  was  largely 
foreign,  and  there  was  no  good  reason  why 
in  a  few  years  every  ton  should  not  be  from 
Canadian  ore  and  labor.  Iron  founders  used 
80,000  tons  for  stove  castings  and  machinery, 
but  only  half  of  it  was  Canadian.  Canada 
held  her  own  in  shipping  etc..  and  having 
the  raw  materials,  etc.,  she  should  hold  an 
equally  prominent  position  in  her  iron  in- 
dustry if  reasonably  protected. 

It  was  pointed  out  after  this  how  the  pre 
sent  duty  on  scrap  iron  was  an  injustice  to 
the  Canadian  furnace  men,  Mr.  Drummond 
taking  the  same  ground  which  Mr.  Patter- 
son took  in  an  interview  already  published 
in  Hardware.  He  pointed  out  that  de- 
spite this  the  iron  industry  had  made 
creditable  progress  since  1889,  and  more 
especially  within  the  past  two  years.  In 
1891  the  [output  w^as  23,891  tons,  and 
within  eighteen  months  it  had  increased  to 
51,000  tons  for  12  months,  a  gain  of  over  25 
per  cent.  A  fair  estimate  for  1893  was  60,- 
000  tons.  The  Londonderry  Iron  company 
employed  480  men  and  made  28,052  tons  of 
pig  iron  in  1892,  while  the  New  Glasgow 
company  gave  work  to  425  men  and  pro- 
duced 22,500  net  tons  in  nine  months.  Al- 
lied with  this  company  was  the  Nova  Scotia 
Steel  and  Forge  company,  of  New  Glasgow, 
which  had  an  output  of  100  tons  of  steel  in- 
gots per  day  and  supplied  97,000  axles  to 
railway  companies  and  gave  work  to  an 
average  of  425  men.  The  Pictou  Charcoal 
Iron  company  had  only  begun  work,  but  so 
far  had  made  700  tons  and  given  employ- 
ment to  300  men.  In  Quebec,  John  Mc- 
Dougall  &  Co.,  of  Drummondfille,  employed 
200  men  and  used  their  whole  output  in 
makingjcar  wheels  in  Montreal.  The  Canada 
Iron  Furnace  company,  of  Radnor  Forges, 
during  1893  produced  7,423  net  tons  of 
pig  iron  and  employed  on  an  average  650 
men  and  about  400  horses.  Each  and  every 
one  of  the  Canadian  blast  furnaces  were  lo- 
cated in  rural  districts,  and  in  a  very  pecu- 
liar degree  the  pig  iron  industry  was  one 
closely  identified  with  the  interests  of  the 
farmer.  The  coke  furnaces  of  Nova  Scotia 
drew  a  large  proportion  of  their  employees 
at  their  mines  and  furnaces  from  the  farm- 
ing class.  In  many  instances  farmers  took 
work  in  the  mines.  The  charcoal  iron  fur- 
nace especially  was  the  farmer's  industry. 
For  example,  in  the  case  of  the  Canada  Iron 
Furnace  Co.  at  Radnor  Forges,  out  of  a 
staff  of  850  men  employed  at  the  present 
ttme,  700  at  least  were  farmers  or  habitants 
who  worked  for  the  company  during  the 
winter  months  and  in  their  slack  seasons. 
The  same  was  the  case  at  Drummondville, 
and  it  would  be  largely  to  the  interests  of  the 
agricultural  classes  in  Ontario  and  Quebec 
if  the  charcoal  iron  industry  was  allowed  to 
grow  and  prosper.  In  fact  the  C  inadian 
Government  and  people  should  go  steadily 
onward,  and  by  every  energy  and  sympathy 
build  up  great  national  industries  of  which 
that  of  iron  was  one  of  the  most  important. 


ANCIENT  COAL  WORKINGS. 

AN  interesting  discovery  of  ancient 
coal  workings  has  recently,  accord- 
ing tc  an  exchange,  been  reported  by 
Mr.  Meacham,  mining  engineer,  at  Sedgley, 
in  South  St  iffordshire.  The  coal  measures 
in  that  part  of  the  d  strict  lie  near  the  sur- 
face, and  veiy  old  shafts  have  been  found 
sunk  through  the  coal  and  then  filled  up 
again,  the  material  used  for  filling  being 
coa',  slack  and  shale,  indiscriminately  mixed 
together.  The  inference  is  that  ihe  primary 
object  of  the  mining  was  no:  in  search  of 
coal — which  in  those  days  would  Le  of  little 
value — but  of  ironstone,  which  was  deposited 
in  that  district  in  rich  beds.  The  shafts  now 
discovered  are  15  to  20  feet  deep,  5  feet  dia- 
meter at  the  top  and  12  feet  at  the  bottom. 
Very  near  the  shafts,  and  a  few  feet  below 
the  surface  has  been  unearthed  a  basin- 
shaped  hollow  4  feet  in  diameter,  and  2  feet 
9  inches  deep,  with  a  6  inch  lining  of  hard 
burnt  fireclay.  It  contained  fragments  of 
coal  ash,  charcoal,  and  calcined  iron  ore, 
and  wood  was  evidently  used  for  fuel,  for  it 
was  long  generations  before  the  ingenius 
Lord  Dudley  incurred  the  wrath  and  fury  of 
the  nation  for  presuming  to  experiment  in 
the  smelting  of  iron  with  "  sea  coal." 


BUSINESS  DETAILS. 

BUSINESS  is  made  up  of  details,  re- 
marks a  contemporary.  The  mill 
owner  who  has  mastered  all  the  de- 
tails in  his  business  can  bid  more  intelli- 
gently for  work  than  he  who  simply  guesses. 
He  knows  where  he  can  save.  He  knows 
the  cost  of  each  step  to  a  fraction.  When  he 
reaches  his  conclusions  he  knows  exactly 
what  figure?  will  give  him  a  fair  profit.  Such 
a  master  of  his  business  will  never  be  caught 
doing  unprofitable  jobs.  Knowing  exactly 
what  he  must  expend  on  a  required  job,  he 
will  pass  the  job  along  to  his  guessing  neigh- 
bor, and  allow  him  to  run  his  plant  on  the 
non  paying  work. 

One  day  last  week  I  saw  two  sets  of  figures 
on  one  contract.  One  of  the  men  who  figured 
understood  his  business,  and  his  figures  were 
to  a  cent.  The  other  one  guessed  at  the 
cost.  Their  figures  were  not  far  apart,  for 
the  job  was  not  large.  The  guesser's  bid 
was  below  the  exact  fi^urer's  bid,  and  he  got 
the  job.  He  has  since  told  me  that  "there 
is  no  profit  nowad  iys  in  this  line  of  work." 
The  other  mm  assured  me  he  knew  ''ex- 
actly how  much  Mr.  Guesser  would  lose  on 
the  job."  His  figures  agreed  almost  to  a 
cent  with  wh  it  the  "lucky"  b.dder  confessed 
he  was  "out"  on  the  work. 

These  two  men  represent  the  two  classes 
of  mechanical  workers — those  who  fail  and 
those  who  succeed.  These  classes  are  dis- 
tinct. The  guessers  "get  the  work  at  any 
figure."  They  soon  do  enough  work  to  lose 
all  they  possess.  The  exact  figurers  "get  a 
fair  profit  or  let  the  job  go  to  someone  else." 
They  may  work  less,  but  they  make  a  profit 


on  all  they  do,  and  they  soon  do  little  en- 
ough to  roll  up  a  good  bank  account.  It 
may  sound  paradoxical  to  say  that  one  man 
succeeds  in  getting  so  much  work  that  he 
fails,  and  another  succeeds  in  getting  so 
little  that  he  grows  rich,  but  there  are  en- 
ough examples  of  both  to  prove  that  the 
seeming  paradox  covers  an  important  busi- 
ness truth. 

The  man  who  is  master  of  the  details  of 
his  business  is  a  powerful  compertor.  He 
knows  when  he  reaches  the  point  in  bids 
below  which  he  will  not,  can  not,  go.  His 
guessing  competitor  has  only  one  limit  in 
view.  He  aims  to  go  below  his  competitor, 
no  matter  how  low  the  competitor  sets  his 
figures.  How  many  men  can  tell  to  which 
class  they  belong  ? 


COLLECTION  OF   DEBTS. 

WHEN  so  sober  a  journal  as  the  Mani- 
toba Free  Press  backs  those  who 
are  asking  for  further  exemptions 
from  seizure  for  debt  it  is  an  evidence  that 
the  agitation  has  taken  a  strong  hold  on  the 
farmers  of  the  p-ovince,  says  the  Toronto 
Globe.  Some  protection,  says  the  Free 
Press,  is  required  "  against  the  too  active 
enterprise  of  merchants,  the  too  costly  oper- 
ations of  the  law,  and  the  too  optimistic  ten- 
dencies of  the  farmers  themselves.  It  must 
not  be  almost  certain  perdition  to  examine 
the  contents  of  an  agricultural  implement 
warehouse ;  some  risk  in  inconsiderate  buy- 
ing should  rest  with  either  side.  It  is  not  to 
the  interest  of  the  province  that  a  man  should 
be  ruined  and  his  family  turned  off  the 
farm  because  he  could  not  resist  the 
temptation  to  load  himself  up  with  imple- 
ments for  which  he  merely  hoped  to  be  able 
to  pay."  It  argues,  also,  that  the  woman  of 
the  household  has  often  done  as  much  to 
make  a  homestead  as  has  her  husband,  and 
that  it  is  not  right  that  she  and  her  children 
should  be  turned  upon  the  world  because  the 
husband  has  been  foolish.  To  the  argu- 
ment that  further  exemptions  will  impair  the 
farmers'  credit,  The  Free  Press  says  :  "  So 
much  the  better  for  the  farmer,  and,  in  the 
end,  for  trade."  There  are  people  who 
believe  in  the  abolition  of  procedure  for  col- 
lection of  debts,  which  would,  of  course, 
destroy  all  credit  except  faith  in  honesty. 
Something  less  than  this  extreme  measure 
oughtto  meet  the  case  in  Manitoba.  The-Free 
Press  advocates  increased  exemptions  and 
reduction  of  law  costs.  On  several  occasions, 
it  says,  valuable  property  has  been  sold  for 
a  sum  which  gave  the  creditor  nothing,  and 
barely  covered  the  cost  of  seizure. 

The  collection  of  debts  by  the  courts  is  a 
big  problem  all  over  the  United  States  and 
Canada.  The  function  of  the  court  is  sup- 
posed to  be  to  settle  questions  in  which 
there  is  a  dispute  as  to  a  point  of  law,  or  as 
to  the  hearing  of  evidence.  But  in  reality, 
in  a  large  number  of  the  cases  which  keep 
them  busy,  there  is  no  dispute  at  all  ;  the 
debtor  simply  cannot  or  will  not  pay,  and 
the  creditor  uses  the  machinery  of  the  court 
to  enforce  payment  of  his  debt,  or  to  obtain 
priority  over  other  claimants.  It  stands  to 
reason  that  in  these  simple  cases,  in  which 
the  majesty  of  the  law  is  represented  mainly 
by  the  bailiff,  the  procedure  ought  to  be 
simple  and  the  costs  very  light.  There  may 
be  room  for  reform  in  this  respect  here  as 
well  as  in  Manitoba. 


HARDWARE. 


FIRE-RESISTING  GLASS. 

AN    interesting    test    of    fire-resisting 
materials  and  construction,  recently 
carried  out  in  Berlin  under  the  au- 
spices of  the  fire  brigade  and  the  insurance 
companies  of  the   city,  is  recorded  in   Fire 
and   Water.     The   idea    of    the    tests   was 
mooted  as  far  back  as  1889,  but  there  was 
considerable   difficulty  in   arranging   for   a 
series  of  "fires,"  which   were  intended    to 
be  as  "natural''  as  possible,  and  yet  not  be 
dangerous.     Finally,  the  municipality  gave 
the  experimenters  the  use  of  an  old  ware- 
house for  their  purpose,  and  this  building 
having  been  fitted  up  to  represent  various 
types  of  fire-resisting  structures,  was  duly 
set  on  fire.     Care  was  taken  to  subject  the 
exhibits   to   the  tempetatures,  irregularities 
of  heating,  sudden  shocks  to  falling  weights 
or  jets  of  water,  etc.,  which  generally  occur 
at  conflagrations,  and  it  was  found  possible 
to  take  fairly  exact  observations.     Among 
the  most  satisfactory  results  obtained  were 
with  the  fire-resisting  glass  made  by  Messrs. 
Siemens,  of  Dresden.     The   assessors   de- 
clare it  to  be  most  suitable  for  any  sky-light 
or  window  necessary  in  a  division  between 
separate  risks,  as  it  will  resist  a  tempera- 
ture of  1,300  deg.  C.  for  half  an   hour   or 
more,  bearing   all   manner   of  shocks   and 
strains  without  suffering  appreciable  dam- 
age.    Caie  is  required  in  fixing  this  glass, 
however,  as  the  iron  frames  generally  used 
for  the  purpose  buckle  under  heat  and  snow, 
between  the  glass  and  iron ;  openings  through 
which  flames  can  pass.     Some  of  the  so- 
called  fire-proof  floors  made  of  iron  gilders 
and  concrete  came  to  speedy  grief  in  these 
tests;  while  iron  and  brick  floors  stood  very 
well,  as  did  the  "  Monier"  construction.     As 
regards  fire-proof  doors,  nothing  stood  better 
than   double  oak  covered  with   thin  sheet 
iron,  between  which   and   the  wood   there 
should  be  a  layer  of  asbestos  cloth.     Seeing 
how  many  warehouse  fires  are  propagated 
through  windows,  the  assessors  attach  great 
importance   to   their  demonstration  of  the 
capability  of  Siemens  glass  for  withstanding 
flame. 
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ized  sheets.  This  difference  will  undoubtedly  has   largely  rewarded  with  temporal   bless- 

be  lowered  in  process  of  time.  ings  such  dutiful  children. 


GALVANIZED  IRON  FOR  STACKS. 

Complaint  is  frequently  heard,  says  the 
Boiler  Maker,  that  the  life  ot  iron  and  steel 
smoke-stacks  is  so  short.  This  is  especially 
marked  where  soft  coal  is  the  fuel  used,  the 
presence  of  sulphur  acting  so  as  to  rapidly 
rust  it  away.  Paint  offers  but  a  short  relief. 
We  have  in  mind  two  roofs  near  by,  both  of 
the  same  thickness  of  iron  and  put  on  at  the 
same  time.  One  was  painted,  but  is  now 
destroyed  by  rust.  The  other,  of  galvanized 
iron  and  not  painted,  shows  no  evidence  of 
deterioration.  This  suggests  the  use  of  gal- 
vanized steel  for  stack,  for  pipe,  for  water, 
gas  or  compressed  air.  Our  records  show 
that  the  price  of  galvanized  iron  or  steel 
sheets  to-day  is  no  more  than  the  black 
sheets  sold  for  five  years  ago.    A  safe  differ- 


HINTS  TO  YOUNG  CLERKS. 

WHEN  a  boy  first  finds  himself  the 
possessor  of  a  bank  book  of  his 
own,  with  even  a  very  small  entry 
in  it,  he  feels,  says  an  exchange,  that  he 
stands  on  quite  different  ground  from  what 
he  did  before.  He  takes  rank  among  men 
of  business.  More  than  this,  a  new  deter- 
mination is  almost  sure  to  be  formed  to  add 
to  the  sum.  The  mind  becomes  active  to 
devise  ways  and  means  of  increasing  it,  and 
a  door  is  resolutely  shut  against  foolish  out- 
lay. A  careful  system  is  commenced  re- 
garding all  expenditure,  and  this  system  is 
the  very  keystone  of  success.  One  who 
will  carefully  note  down  every  penny  of 
expenditure  for  a  month,  and  at  its  close  go 
through  it  and  draw  a  line  through  those 
that  could  without  any  real  disadvantage 
have  been  avoided,  will  be  surprised  at  the 
footing  up.  That  sum  might  just  as  well 
have  gone  into  the  bank  book.  I  am  con- 
fident that  one  month's  trial  of  this  system 
would  be  very  convincing  to  any  young  man. 

It  is  told  of  life  insurance,  that  the  very 
objection  urged  against  it,  which  is  the  very 
difficulty  of  making  the  regular  payments, 
is  one  of  the  strongest  arguments  in  its 
favor.  It  leads  a  man  to  be  careful  and 
circumspect  in  his  spending,  and  to  have 
forethought  in  saving,  which  habits  are  of 
the  highest  value. 

Habits  of  inaccuracy  are  the  main  cause 
of  the  poverty  of  many  of  our  laboring  men. 
If  affairs  were  strictly  looked  into  week  by 
week,  not  with  a  miser's  eye,  but  with  a 
calm,  cheerful  understanding  of  just  how 
matters  stood,  it  would  be  to  the  great  ad- 
vantage of  a  laborer  and  of  his  family. 
They  could  live  better,  and  enjoy  that  peace 
of  mind  which  comes  in  with  the  thought 
that  something  is  laid  by  for  a  rainy  day. 

Those  random  expenditures  that  are  nei- 
ther for  food  nor  clothing,  nor  any  of  the 
necessaries  of  life,  are  those  in  which  most 
danger  lurks.  All  evil  habits  cost  money, 
and  there  is  no  limit  to  their  absorbing 
power.  By  cutting  off  these  temptations  to 
waste,  a  bank  book  becomes  a  real  teacher 
of  morals  to  the  young.  The  habit  of  pru- 
dence formed  is  woith  more  than  the  money 
saved.  Save  with  a  definite  end  in  view, 
guarding  against  a  spirit  which  loves  money 
for  its  own  sake.  When  a  young  man  has 
others  depending  on  him,  whose  needs  re- 
quire all  and  more  than  his  earnings  can 
supply,  let  him  cheerfully  devote  it  to  so 
sacred  a  purpose.  He  is  laying  up  stores 
in  a  safer  bank  than  the  Sub-Treasury  of 
the  United  States,  with  all  its  doors  of  steel 
and  clockwork  locks.  God  notes  such  filial 
and  fraternal  conduct,  and  has  pledged  his 
word  to  reward  it.     Every  observing  person 


SELLING  AND  USING  STOVES. 

PHYSICIALLY  speaking,  says  Hard- 
ware Reporter,  the  human  body  is  a 
machine  the  operations  of  which  de- 
pend upon  the  sustenance  that  is  given  it. 
If  this  sustenance  is  of  an  inferior  quality, 
and  especially  if  it  is  not  properly  prepared, 
the  actuating  force  that  it  is  intended  to  im- 
part will  of  necessity  lose  a  corresponding 
percentage  of  strength  and  to  this  extent 
will  fail  of  its  purpose.  The  system  absorbs 
the  good  in  the  stomachic  fuel  that  is  sup- 
plied to  it  and  discards  the  bad  in  accord- 
ance with  natural  laws,  so  it  is  evident  that 
if  the  sustenance  or  food  is  inferior  in 
quality,  either  in  matter  or  in  preparation, 
the  system  can  not  properly  perform  its 
functions.  And  right  here  is  a  question  of 
interest  for  the  stove  trade. 

Every  manufacturer  of  stoves  will  admit 
that  if  he  does  not  know  how  to  use  his  own 
cooking  apparatus  in  order  to  obtain  the  best 
results — in  other  words,  if  he  does  not  know 
how  to  cook— he  had  much  better  go  into 
some  other  business.  He  is  thus  candid  in 
his  admissions  because  he  is  fully  aware 
that  if  he  had  not  learned  how  to  cook  he 
would  not  have  succeeded  in  selling  any  of 
his  stoves.  But  this  is  unfortunately  not  the 
case  with  the  average  dealer.  He  is  too  apt 
to  treat  his  goods  as  nothing  more  than 
merchandise  whose  mission,  where  he  is 
concerned,  comes  to  an  end  when  he  de- 
livers them  to  the  purchasers.  He  argues 
perhaps,  that  it  is  not  his  business  to  teach 
people  how  to  cook  and  that  if  they  fail  in 
the  proper  use  of  the  stoves,  why,  it  is  their 
fault  and  not  his.  This  might  be  logic  if  the 
dealer  intended  to  sell  one  lot  of  stoves  only 
and  then  retire  to  a  pleasant  contemplation 
of  his  profits,  but  it  is  the  worst  kind  of  logic 
for  the  dealer  who  wishes  to  maintain  his 
'  trade  in  the  community  where  he  is  estab- 
lished. 

A  stove  is  like  the  human  body  in  that  if 
it  is  not  properly  managed  it  will  fail  in  its 
work.  The  dealer  should,  for  this  reason, 
place  himself  in  the  position  of  the  manu- 
facturer and  know  not  only  what  he  sells  but 
also  how  to  use  and  how  to  instruct  others 
in  using  it.  If  he  wishes  to  try  an  object 
lesson,  let  him  take  dinner  some  day  with  a 
family  who  has  bought  one  of  his  stoves  and 
who  have  complained  to  him  about  it.  He 
will  find  in  the  first  place  what  badly  cooked 
food  tastes  like  and  the  effect  it  has  on  his 
own  system,  but  his  most  important  dis- 
covery will  be  that  the  art  of  selling  stoves 
is  of  secondary  importance  to  the  knowing 
how  to  use  them.  If  he  learns  this  lesson 
thoroughly  he  will  at  once  improve  his  trade 
and  become  a  practical  philanthropist. 


HARDWARE 


[Importers,  wholesale  merchants  and  manufacturers 
should  send  any  items  intended  for  this  department  so 
that  they  may  reach  the  head  office  not  later  than  Wed- 
nesday morning.  The  editor  will  always  welcome  such 
information.] 

The  Halifax  shovel  factory  has  been  de- 
stroyed by  fire.  Loss  $23,000,  insurance 
$12,000. 

In  France  24,080  women  are  employed  by 
the  railroads  for  tending  safety  gates  over 
crossings. 

Mr.  D.  B.  Palmerton,  of  the  firm  of  Pal- 
merton  &  Madden,  Simcoe,  had  his  hand 
smashed  in  loading  a  large  stove. 

St.  Louis  has  a  novelty  in  the  shape  of  an 
electric  ambulance.  It  is  faster  and  steadier 
than  similar  vehicles  drawn  by  horses. 

Rubber  trees  come  into  bearing  in  about 
seven  years  after  planting,  and  with  proper 
care  the  tree  is  good  for  fifty  years  of  pro- 
duction. 

The  Subsidy  Committee  of  the  Board  of 
Trade  have  elected  Robert  Cruikshank 
chairman.  The  committee  organized  for 
the  year's  business. 

Nearly  all  the  juvenile  employees  of  the 
Burlington  Glass  Co.,  Hamilton,  Ont.,  are 
out  on  strike  as  a  protest  against  the  dis- 
charge of  one  of  their  number. 

The  Hamilton,  Grimsby  and  Burlington 
Electric  Railway  has  purchased  two  250 
horse-power  Corliss  engines  for  its  power 
house  from  Inglis  &  Son,  Toronto. 

A.  H.  Swails,  a  well-known  commercial 
traveler,  has  gone  into  the  furniture  and 
undertaking  business  at  Brockville  in  part- 
nership with  F.  E.  Deek,  late  of  New  York 
city. 

At  a  banquet  followinga  recent  convention 
of  railroad  men  the  following  apt  toast  jvas 
one  of  the  list  :  "  Our  mothers — the  only 
faithful  tenders,  who  never  misplaced  a 
switch." 

The  DrummonG  Colliery,  N.S.,  did  the 
biggest  business  last  season  that  it  has  ever 
done,  the  ou'put  of  200,000  tons,  being  the 
largest  business  ever  done  by  any  colliery  in 
the  country. 

The  new  iron  and  stone  bridge  across  the 
Trent  river,  at  Trent  Bridge,  or  the  Narrows 
is  now  finished.  It  is  a  substantial  struc- 
ture, and  cost  about  $14,000.  About  $9,000 
of  this  sum  will  be  paid  by  Government. — 
Norwood  Register. 

Mr.  McKay,  M.P.,was  in  Ottawa  last  week, 
accompanied  by  Mr.  J.  J.  Moorhouse,  of 
New  York,  and  John  Milne,  of  Hamilton. 
Thsyhad  an  interview  with  the  Minister  of 
Finance  and  the  Controllers  of  Inland  Rev- 
enue and  Customs  on  behalf  of  the  Ameri- 
can company,  of  which  Mr.  Moorhouse  is  a 


member,  which  proposes  to  establish  smelt- 
ing works  in  the  city  of  Hamilton.  The 
deputation  urged,  with  a  view  to  facilitating 
the  establishment  of  the  works,  that  coke 
required  in  the  process  of  smelting  iron  be 
admitted  free,  as  well  as  the  machinery  re- 
quired in  the  same  connection. 

The  Dominion  Government  will  entertain 
proposals  for  a  fast  Atlantic  service  on  a 
basis  of  a  subsidy  of  $750,000  per  year 
instead  of  $500,000,  as  at  present  provided 
by  the  statute.  Parliament  will  be  asked  to 
sanction  the  increase. 

It  is  worthy  of  note  in  these  hard  times 
that  the  Dun  Mercantile  Agency  made  a 
clear  profit  of  over  $400,000  last  year.  R.  G. 
Dun,  the  millionaire  and  sole  owner  of  the 
concern,  takes  about  $350,000  of  this,  his 
working  partners  about  $20,000. 

Hedley  J.  Donahoe,  representing  the  Chi- 
cago Steel  Wheel  and  Waggon  Works,  is 
credited  with  saying  that  the  location  of  the 
Canadian  branch  of  the  company  at  Hamil- 
ton, Ont.,  is  more  than  a  probability,  pro- 
viding reasonable  terms  are  offered. 

Probably  the  only  marble  bridge  in  the 
world  is  on  the  Marietta  &  North  Georgia 
railroad,  in  Whitefield  county,  Ga.  At  fhe 
time  of  its  erection,  Southern  marble,  which 
now  ranks  high  for  building  purposes,  was 
supposed  to  be  of  little  value,  as  it  was 
thought  to  be  too  hard. 

The  J.  W.  Mann  Manufacturing  Co.,  of 
Brockville,  last  week  received  from  a  firm 
in  Glasgow,  Scotland,  a  large  order  for 
their  Prout  cultivators.  This  will  it  is  ex- 
pected, lead  to  the  opening  up  of  quite  an 
extensive  export  trade  for  the  company,  as 
the  firm  ordering  the  machines  has  a  large 
connection  throughout  Great  Britain. 

A  well  known  Montreal  firm  recommend 
to  merchants  this  plan  of  keeping  frost  off 
windows  :  "  An  electric  fan  is  placed  in  the 
window,  one  of  the  incandescent  lamps  re- 
moved, where  the  windows  are  so  lighted, 
and  the  fan  placed  in  connection  ;  a  current 
of  air  thus  directed  against  the  glass  dispels 
the  moisture  and  the  result  is,  glass  as  clear 
as  in  midsummer." 

How  large  are  some  of  the  hydraulic  min- 
ing ventures  of  this  Province  is  exemplified 
by  the  fact  that  the  Kootenay  Hydraulic 
Mining  Co.  in  1893  expended  nearly  $80,- 
000  in  development  work  and  will  this  year 
spend  a  large  additional  sum  in  making  a 
ditch  nearly  four  miles  long  between  Salmon 
River  and  Sixteen  Mile  Creek. — News,  Van- 
couver. 

Thomas  Head  of  Copetown,  Wentworth 
County,  who  is  well-known  throughout  the 
Province  under  the  name  of  "Bishop"  Head, 
an  inventor,  instituted  an  action  for  $2,000 
against  tha  Toronto  Globe  on  account  of 
certain  observations  made  by  a  correspon- 
dent at  Simcoe  on  a  charge  of  false  pretenses 
preferred  against  Mr.  Head  in  connection 
with  a  potato  digging  machine,  of  which  he 


was  the  inventor.  The  charge  was  wholly 
unfounded,  and  Mr.  Head  was  acquitted. 
The  suit  followed,  and  last  week  it  was  set- 
tled, a  fair  compensation  being  paid  Mr. 
Head. 

The  B.  C.  Iron  Works  Co.  have  secured 
the  right  to  construct  a  patent  wiping  ma- 
chine for  use  in  the  canneries,  the  patentees 
being  Messrs.  Letson  &  Burpee  of  New 
Westminster.  It  is  estimated  that  this  ma- 
chine saves  $30  a  day  on  an  average,  as  by 
its  use  a  good  deal  of  labor  can  be  dispensed 
with,  and  that  the  whole  cost  of  the  machine, 
$600,  can  be  saved  twice  over  in  one  season. 

The  Builders'  Exchange,  Toronto,  has 
elected  these  officers  ;  President — William 
Pears,  unanimously;  first  vice,  William  Park; 
second  vice,  George  Oakley ;  treasurer, 
David  Williams  ;  secretary,  John  L.  Philips; 
board  ofdireotors,  John  Aldridge,T.  Thomp- 
son, William  Booth,  James  Crang,  Henry 
Martin  and  the  offcers;  auditors,  George 
Clay  and  Fred.  Holmes. 

Robert  Morton  of  Detroit  advanced  sev- 
eral sums  of  money  to  H.  F.  White,  ex-secre- 
tary of  the  Walkerville  Malleable  Iron 
Works,  and  also  for  his  defence.  In  return, 
therefore,  Mr.  White  assigned  to  Mr.  Morton 
$700  worth  of  shares  in  the  Ontario  Malle- 
able Iron  Co.  ot  Oshawa.  The  company  re- 
fuses to  turn  the  stock  over,  and  Mr.  Morton 
has  instituted  proceedings  to  recover. 

The  reorganized  Victoria  Chemical  Works 
will  shortly  enter  upon  a  very  large  exten- 
sion of  business.  Sulphate  of  copper,  nitric 
and  muriatic  acid  will  there  be  manufactured 
in  large  quantities,  whilst  as  a  subsidiary 
result  of  the  Company's  work  large  quanti- 
ties of  Texada  Island  copper  will  be  profit- 
ably used.  Much  of  the  muriatic  acid  manu- 
factured will  be  utilized  by  the  salmon  can- 
neries of  the  province. — News,  Vancouver. 

Notice  is  given  of  application  for  letters 
patent  to  incorporate  the  Dominion  Chemi- 
cal company  for  the  purpose  of  manufactur- 
ing, selling  and  dealing  in  all  kinds  of  glue, 
grease,  animal  charcoal,  bone  producis,  fer- 
tilizers and  similar  articles,  with  headquart- 
ers at  Montreal  and  a  capital  of  $10,000. 
Applicants  are  Alfred  Conn,  agent ;  Adolf 
Schweizer,  chemist  ;  Osborne  Minty  Harris, 
merchant  ;  Christopher  Benefleld  carter, 
Queen's  counsel ;  and  Maxwell  Goldstein, 
advocate,  all  of  the  city  of  Montreal,  the  said 
Alfred  Conn,  Adolf  Schweizer  and  Osborne 
Mintv  Harris  to  be  provisional  directors  of 
the  company. 

At  the  annual  meeting  of  the  Winnipeg 
Grain  Exchange  these  officers  were  elected  : 
President,  S.  A.  McGaw  ;  vice-president, 
D.  G.  M c Bean  ;  secretary-treasurer,  C.  N. 
Bell.  Council  —  A.  Atkinson,  F.  W. 
Thompson,  G.  R.  Crowe,  S.  Nairn,  J.  A. 
Mitchell,  Joseph  Harris,  N.  Bawlf,  S.  S. 
Spink,  Col.  McMillan,  A.  Cavanagh,  S.  W. 
Farrel.  Board  of  Arbitrators — A.  McBean, 
G.  R.  Crowe,  S.  Spink,  W.  Martin.  A.  At- 
kinson, F.  W.  Thompson,  Farrell.  Com- 
mittee of  Appeals  S.  Nairn,  Col.  McMil- 
lan, Jos.  Harris,  J.  A.  Mitchell,  S.  P. 
Clarke,  Robert  Muir.  Call  Board  Commit- 
tee— S.  W.  Farrell,  chairman  ;  G.  R.  Crowe, 
S.  Spink,  A.  Cavanagh,  A.  Atkinson. 


HARDWARE. 


H.  S.  HOWLAND,  SONS  &  CO. 
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No.  37  Front  Street  West,    TOFOIltO. 


Orders  Solicited, 


Wholesale  Hardware. 


The  Toronto  Lead  and  Color  Co. 


LIMITED 


MANUFACTURERS    OF 


Pure  Prepared  Paints,  Pure  "Star"  White  Lead 

Carriage  Varnish  Colors,  Coach  Colors,  Etc. 
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TALKS   WITH  RETAILERS. 
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I 


THINK  business  in  the  country  is 
better  than  in  the  city,"  said  a  sales- 
man at  James  Thomson's,  College 
avenue.  "  The  merchants  in  small  towns 
have  not  the  department  store  evil  to  con- 
tend with.  This  weather  has,  no  doubt, 
a  depressing  effect  on  trade,  trade  usually 
being  better  when  we  have  a  cold  snap.  I 
guess  we  are  doing  as  much  as  the  next  out 
this  way,  and  by  using  our  customers  well, 
and  waiting  on  them  properly,  we  manage 
to  retain  the  patronage  of  all  those  who  have 
once  dealt  with  us." 


and  retail  dealers  are  uncertain  how  to  act, 
no  one  wishing  to  be  the  first  to  raise  the 
price  in  the  neighbourhood.  Trade  in  shelf 
hardware  will  continue  dull  until  spring 
comes,  and  there  is  some  building  going  on, 
to  start  a  little  money  in  circulation." 


"  We  are  down  to  our  slackest  time  now, 
but  we  are  still  kept  going,"  said  A.  G.  Mc- 
Intire,  of  Queen  street  west.  "  No  doubt 
trade  is  dull,  but  we  manage  to  keep  our 
hands  busy,  and  seldom  lack  work  in  the 
shop.  If  you  will  step  into  the  shop  I  would 
be  pleased,  as  you  will  see,  I  have  plenty  to 
do,  and  have  no  time  to  stand  idle." 


man  should  be  on  the  jobbing  list  that  re- 
tails, and  this  cutting  business  is  all  foolery. 
A  man  does  not  buy  nails,  etc.,  because 
they  are  cheap,  like  a  woman  buys  ribbon. 
He  buys  because  he  needs  them.  I  could 
name  numbers  of  firms  who  have  gone  under 
lately  trying  to  run  their  business  without 
reasonable  profits." 


"  Holiday  trade  was  good  with  us  this 
year,"  said  E.  W  Maas,  Spadina  avenue. 
"  The  call,  this  year,  was  mostly  for  house 
furnishing  goods.  Shelf  hardware  is  mov- 
ing slowly.  No,  I  am  not  taking  any  special 
steps  to  push  my  business." 


"  Yes,  we  do  quite  a  business  in  coal  oil," 
said  a  Yonge  street  hardware  merchant, 
"but  there  is  no  money  in  it  now.  The 
price  of  coal  oil  was  recently  cut  down  to 
I2^c.  a  gallon,  when  it  was  costing  i  i}4c. 
Wholesalers  have  now  raised  it  ic.  a  gallon, 


"  Yes,  trade  might  be  better  than  it  is  at 
present,"  said  Mr.  Harrington,  Yonge  street. 
"  We  Toronto  merchants  are  suffering  from 
the  calm  that  inevitably  follows  a  bi^  boom. 
I  do  not  think  that  trade  is  duller  than  usual 
at  this  season.  We  have  very  little  trouble 
with  collections  this  year,  as  we  have  run 
chiefly  a  cash  business.  Travelers  are  al- 
ready around  talking  lawn-mowers  and  fly- 
screens.  I  see  some  of  the  jobbers  have 
been  cut  off  the  list  for  cutting  prices.  It 
is  a  pity  more  jobbers  were  not  ousted.    No 


"  Business  in  all  lines  is  moving  slowly,' 
remarked  John  Castor,  Queen  street  west. 
"  I  do  not  think  there  is  less  doing  than 
there  was  this  time  last  year.  This  is  al- 
ways a  dull  season,  and  trade  does  not  pick 
up  to  any  extent  until  about  March.  It  is 
my  opinion  that  we  will  have  an  early 
spring.  We  have  pretty  well  cleaned  out 
our  stock  of  skates,  and  agents  are  already 
around  taking  orders  for  fly-screens.  That 
looks  spring-like,  doesn't  it  ?" 


The  present  is  a  good  time  to  test  the 
value  of  printers'  ink,  says  an  exchange. 
Advertising  in  dull  times  usually  pays  well, 
because  so  many  business  men  reduce  their 
expenditure  for  printers'  ink  as  soon  as  trade 
falls  off,  and  do  not  increase  them  unt  1  the 
revival  is  well  under  way.  Business  must 
soon  expand,  and  it's  the  early  bird  catches 
the  worm. 


HARDWARE. 


VARIOUS  FORMS  OF  STEEL. 

STEEL  is  a  compound  of  iron  and  car- 
bon, the  latter  being  in  the  proportion 
of  one  to  five,  or  even  less,  says  an 
exchange.  It  has  a  fine  grain,  by  which  it 
is  distinguished  from  iron,  and  diluted  nitric 
acid  will  leave  a  black  spot  upon  it.  There 
are  several  varieties,  the  principal  of  which 
are:  Natural  steel,  which  is  used  for  files 
and  other  tools,  and  made  by  reducing  the 
rich  and  pure  descriptions  of  iron  ore  with 
charcoal,  refining  the  cast  iron,  which  de- 
prives it  of  a  portion  of  the  carbon  sufficient 
to  bring  it  into  a  malleable  state.  Blistered 
steel  is  a  direct  combination  of  carbon  and 
iron.  It  is  made  by  placing  the  iron  in  bars 
in  layers  covered  with  powdered  charcoal, 
and  exposing  them  to  a  heat  of  about  9,000 
degrees  for  a  week  or  more,  and  then  cooled 
for  an  equal  length  of  time.  These  bars 
are,  when  taken  out,  covered  with  blisters. 
A  blistered  steel  is  sometimes  heated  mod- 
erately, and  then  placed  under  a  tilt  ham- 
mer, increasing  thereby  its  tenacity  and 
density.  Shear  steel  is  refined  by  piling 
the  bars  into  fagots,  bringing  them  to  a 
welding  heat  in  a  reverbatory  furnace,  and 
then  hammering  them  again  into  bars,  re- 
peating the  process  one,  two  or  three  times 
to  make  half  shear,  single  shear  or  double 
shear,  as  the  case  may  be.  Cast  steel  is 
made  by  breaking  blistered  steel  into  small 
pieces,  and  melting  them  into  close  cruci- 
bles, after  which  the  product  is  run  into 
moulds  and  reduced  to  a  bar  by  hammering 
or  rolling.  It  is  generally  the  best  kind  of 
steel.  Various  chemical  substances  are  in- 
corporated by  makers  in  steels,  in  propor- 
tions usually  secret,  giving  superior  quali- 
ties. For  instance,  the  celebrated  Damas- 
cus steel  is  made  by  forging  together  steel 
and  iron,  the  damask  appearance  being 
produced  by  a  diluted  acid,  which  gives  a 
black  tint  to  the  steel,  while  the  iron  re- 
mains white. 


ELECTRICITY  ON  THE  CANAL. 

CA.  BARNES,  electrician,  having  in 
charge  the  special  experiment  of 
•  electricity  as  a  motive  power  on 
the  Erie  Canal,  has  made  his  report  to  the 
Public  Works  Department.  He  says:  "An 
average  of  24.87  electrical  horse-power  was 
required  to  propel  the  boat  at  the  rate  of 
2  65  miles  per  hour,  against  both  the  current 
in  the  canal  and  a  strong  head  wind,  while 
26.21  electrical  hose-power  was  required  to 
attain  a  speed  of  4.24  miles.  It  should, 
however,  be  remarked  that  the  machinery 
was  not  in  proper  condition  nor  well  adapted 
to  the  purpose,  inasmuch  as  it  required  5.35 
electrical  horse-power  to  revolve  the  wheel 
at  the  same  rate  of  speed  out  of  water  as  it 
did  while  making  the  test  in  the  canal. 
The  loss  of  efficiency  in  the  motors  may 
fairly  be  ascribed  to  the  fact  that  they  were 
operated  with  a  current  of  only  about  300 
volts  on  the  average  during  the  test,  whereas 


they  were  designed  to  be  operated  with  a 
current  of  500  volts  Taking  all  these  cir- 
cumstances into  account,  it  may  be  esti- 
mated that  with  a  stronger  current  and 
better  machinery  the  same  speed  would 
have  been  reached  with  an  expenditure  of 
not  more  than  21  elecrical  horse-power. 
In  regard  to  the  cost  of  electrical  propul- 
sion but  little  definite  knowledge  can  be 
deduced  from  these  experiments.  Ths  es- 
sential element  in  the  case  is  the  cost  of 
establishing  and  maintaining  the  necessary 
power  along  the  line  of  the  canal;  and  this 
will  necessarily  vary  at  different  places  and 
with  different  methods  of  production.  Where 
water-power  is  available  and  can  be  cheaply 
developed,  the  cost  of  power  will  obviously 
be  much  less  than  where  it  must  be  pro- 
duced by  steam  engines." 


HINTS  TO  THE  BUYER. 

BY   A   SUCCESSFUL   SALESMAN. 

THE  proper  buying  of  goods  for  the 
store  is  recognized  by  all  hardware 
dealers  to  a  greater  or  less  degree, 
and  the  old  adage  that  "  Goods  well  bought 
are  half  sold,"  expresses  the  truth,  says 
a  "Sensational  Salesman"  in  Hardware 
Dealer. 

It  is  at  times  annoying  to  a  dealer,  who  is 
short-handed  and  hurried,  to  be  interrupted 
by  a  call  from  a  "  Drummer,''  yet  it  is  time 
well  spent  to  "curb  the  impatience"  and 
hear  what  the  representative  of  the  manu- 
facturer or  jobber  has  to  say. 

As  all  are  not  born  "Astors,"  so  few,  com- 
paratively, of  the  multitude  of  hardware 
dealers  can  afford  to  employ  a  buyer,  whose 
sole  business  is  tint  and  that  alone,  yet  the 
art  of  buying  is  one  that  all  dealers  may 
profit  by  observation  and  study. 

Take  for  example  a  large  representive 
house  of  the  West  like  Hibbard,  Spencer, 
Bartlett  &  Co.,  of  Chicago,  where  a  solicitor 
for  trade  is  always  received  politely,  and  if 
the  buyer  is  busy  at  the  moment  an  ap- 
pointment is  readily  made  for  another  time. 
From  such  regularly  employed  buyers  any 
dealer  can  gather  very  valuable  hints  as  to 
the  proper  placing  of  his  orders,  some  of 
which  are  briefly  noted,  as  follows : 

It  is  best  that  the  buying  be  left  as  far  as 
possible  to  one  individual,  the  head  or  a 
member  of  the  firm  being  preferable  to  any 
employee.  No  matter  how  hurried  or  wor- 
ried, treat  the  traveling  man  politely,  and 
if  unable  to  talk  to  him  at  the  time  of  his 
call,  appoint  a  time  to  see  him,  but  don't 
"fire  him"  abruptly,  but  remember  that  his 
business  is  as  important  to  him  as  yours  is 
to  you,  and  it  is  his  interest  and  wish  to 
serve  you. 

Treat  all  "  special  offers  to  you"  with  sus- 
picion. The  traveling  man  who  tells  you 
that  you  are  the  only  one  in  town  that  he 
gives  so  low  a  price,  etc.,  is  more  to  be 
doubted  than  the  one  who  tells  you  that  his 
price  is  the  best  that  he  gives  anybody  in 


your  line.  Be  satisfied  to  get  as  good  as 
your  neighbors.  The  "  smart  buyer"  is  the 
one  who  generally  gets  "  salted." 

Always  have  sufficient  respect  for  yourself 
to  be  the  sole  judge  of  your  wants.  The 
dealer  who  over-buys  beyond  his  legitimate 
necessities  becomes  a  speculator  for  the 
future. 

The  present  is  about  all  the  average  man 
can  take  care  of,  and  he  had  better  leave 
"futures"  severely  alone. 

Never  "  give  away  "  prices  and  your  repu- 
tation as  "  close-mouthed  "  and  a  person  to 
be  trusted  will  often  get  you  an  inside  on  a 
prospective  cut  by  a  manufacturer  or  jobber 
that  will  be  to  your  decided  advantage,  and 
when  the  "  open-hearted  "  dealer  would  not 
"be  in  it." 

Keep  posted  as  to  the  market  yourself, 
especially  on  the  "leaders,"  which  often 
have  violent  fluctuations  according  as  the 
"manufacturers'  combine"  is  strong  or 
weak. 


SOME  USES  OF  HOT  WATER. 

HOT  water,  remarks  a  Western  ex- 
change, is  far  more  of  a  medical  pro- 
perty than  many  believe  or  know. 
Because  it  is  to  be  had  for  the  making, 
thousands  think  it  valueless,  on  the  theory 
that  what  comes  easiest  is  oftentimes  least 
thought  of.  The  uses  of  hot  water  are, 
however,  many. 

For  example,  there  is  nothing  that  so 
promptly  cuts  short  congestion  of  the  lungs, 
sore  throat  or  rheumatism  as  hot  water 
when  applied  promptly  and  thorougly. 

Headache  almost  always  yields  to  the 
simultaneous  application  of  hot  water  to  the 
feet  and  back  of  the  neck. 

A  towel  folded  several  times  and  dipped 
in  hot  water,  and  quickly  wrung  out  and 
applied  over  the  toothache  or  neuralgia,  will 
generally  afford  prompt  relief. 

A  strip  of  flannel  or  napkin  folded  length- 
wise and  dipped  in  hot  water  and  wrung 
out,  and  then  applied  around  the  neck  of  a 
child  that  has  croup,  will  sometimes  bring 
relief  in  ten  minutes. 

Hot  water  taken  freely  half  an  hour  before 
bedtime  is  helpful  in  the  case  of  constipa- 
tion, while  it  has  a  most  soothing  effect 
upon  the  stomach  and  bowels. 

A  goblet  of  hot  water  taken  just  before 
rising,  before  breakfast,  has  cured  thou- 
sands of  indigestion,  and  no  simple  remedy 
is  more  widely  recommended  by  physicians 
to  dyspeptics. 
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HARDWARE. 


RAMBLER'S  REAPINGS. 

RE  COLLECTING   DEBTS. 

WHAT  is  wanted  in  regard  to  collect- 
ing debts  is  greater  simplicity  of 
law  proceeding.  For  instance,  sup- 
pose I  am  a  small  trader.  A  customer  deals 
with  me  and  gets  credit.  After  owing  me  a 
balance  the  customer  quits  and  I  lose  his 
custom  and  the  balance.  As  a  matter  of 
course  it  goes  with  the  customer.  I,  of 
course,  lose  both  unless  I  invoke  the  expen- 
sive and  intricate  machinery  of  the  law. 
Now  what  is  wanted  is  some  simple,  inex- 
pensive process,  and  I  would  suggest  the 
following:  Appoint  a  judge  at  $2,000  a  year 
and  an  assistant  at  $800  a  year.  Let  the 
court  be  styled  the  Court  for  the  Collection 
of  Debts.  The  process  would  be  something 
like  this  :  I  send  my  bill  with  a  fee  to  the 
court  ;  a  paper  is  made  out  and  served  on 
the  debtor  by  the  court  assistant,  and  at  a 
specified  time  the  creditor  and  debtor  ap- 
pear before  the  judge.  If  the  creditor  fail 
to  appear  or  send  a  friend  to  represent  him, 
then  the  debtor  is  dismissed.  The  judge 
should  have  power  to  decide  the  case,  and 
non-compliance  with  the  order  of  the  court 
by  the  debtor  should  incur  a  penalty  of  seven 
days  in  jail.  If  a  man  cannot  pay  a  debt, 
and  this  is  proved  to  the  satisfaction  of  the 
judge,  he  can  dismiss  the  case,  and  the 
creditor  is  at  liberty  to  send  his  bill  again 
after  a  lapse  of  two  months,  in  all  cases  the 
fee  to  be  paid  by  the  creditor,  with  privilege 
of  charging  it  in  his  bill.  Scale  of  fees  : 
Up  to  $10,  50c  ;  $15,  75c  ;  $25,  $1  ;  $40, 
$1.25  ;  $80,  $2  ;  $100,  $2.50.  One  hundred 
dollars  would  be  the  limit  of  this  court. 

GARNISHEE. 
"We  are  going  to  get  the  law  regarding 
garnisheeing  of  wages  put  right  after  all," 
said  a  man  to  me  the  other  day.  "Yes, 
when  the  moon  is  made  of  green  cheese,' 
said  1.  "Well,  you  wait  and  you'll  see," 
said  he.  "Why,  the  Government  don't 
want  it,"  I  said.  "Their  idea  is,  if  you 
cannot  collect  a  debt  you  are  not  likely  to 
give  credit.'  "That  is  all  hanged  non- 
sense," said   he,  "for   the  Government   to 


think  anything  of  the  kind.  Suppose  now 
you  are  out  of  a  job  and  you  are  starving. 
You  come  to  me,  and  by  the  look  in  your 
eyes  I  can  see  when  you  ask  me  to  tiust 
you  for  two  or  three  weeks  till  you  get  a  job, 
that  you  are  really  in  want,  and  I  can't  see 
you  starve.  I  give  you  credit  to  help  you 
out  of  your  difficulty.  After  a  while  you  get 
something  to  do,  and  instead  of  remember- 
ing my  kindness  you  forget  it,  and  you  go 
and  deal  somewhere  else.  Would  it  not  be 
pretty  hard  if  I  could  not  make  you  by  some 
means  or  other  pay  up  ?  Well,  I  should 
think  so  Well,  that  is  just  the  state  of 
affairs  at  present,  but  it  is  going  to  be 
changed.  What  is  going  to  change  it  ? 
Why,  the  P.  P.  A,  of  course. 


COLLECTING. 

"You  talk  about  funny  experiences  in 
collecting.  I'll  give  you  one  of  the  stran- 
gest that  ever  happened  to  me.  I  was  in 
the  habit  of  collecting  numerous  accounts, 
and  amongst  the  number  was  one  on  Blank 
street.  I  had  called  there  before,  but  with- 
out success.  I  had  got  pretty  well  through 
with  my  work  and  was  just  returning  home, 
when  I  thought  I  would  make  another  at- 
tempt to  collect  this  particular  account.  I 
stepped  up  to  the  door  and,  knocking,  I 
awaited  the  arrival  of  the  lady.  Presently 
the  door  opened  and  the  lady  nodded  and 
asked  me  to  come  in,  which  I  did,  but  im- 
agine my  surprise  when  I  got  inside  to  see 
her  turn,  lock  the  door,  and  yell,  "  Murder, 
thieves,  robbers,  help,  help !"  as  loud  as  her 
lungs  would  let  her.  The  neighbors  all 
came  around  the  door  and  presently  a 
policeman  arrived  upon  the  scene.  The 
woman  unlocked  the  door  and  told  the 
policeman  I  was  trying  to  commit  an  as- 
sault upon  her.  He  believed  her,  of  course. 
Circumstances  looked  dark  against  me,  and 
I  was  taken  off  to  the  police  station.  After 
explaining  the  matter  to  the  officers  they 
made  enquiries,  and  found  out  the  facts  of 
the  case.  I  was  then  allowed  to  go,  but 
was  the  strangest  experience  I  ever  had." 

Rambler. 


LUMBER  AT  THE  PACIFIC  COAST. 

THE  PUGET  SOUND  LUMBER- 
MAN, in  an  editorial  on  the  Wilson 
Bill,  says  :  "  In  regard  to  the  timber 
in  British  Columbia,  it  has  been  stated  by 
some  that  the  fir  and  cedar  of  Washington 
and  Oregon  are  far  superior  to  that  across 
the  line,  and  that  the  lumber  turned  out  on 
Puget  Sound  is  better  manufactured.  In 
regard  to  the  first  proposition  it  is  a  fact 
that  Barney  &  Smith,  of  Dayton,  Ohio,  take 
several  cargoes  during  the  year  from  Van- 
couver, B.C.,  ship  it  around  Cape  Horn  to 
Wilmington,  Del.,  pay  duty  on  the  same, 
and  haul  it  by  rail  to  their  car  shops  at 
Drayton,  simply  because  "it  is  better  than 
Puget  Sound  fir."  So  far  as  the  latter  pro- 
position is  concerned  there  is  some  truth  in 
it.  Skilled  workmen  command  better  wages 
on  this  side  of  the  line,  and  thereofre  we 
generally  get  the  best  workmen.  In  British 
Columbia  and  Canada  timber  limits  are 
rented  to  lumbermen  for  a  certain  term  of 
years,  varying  from  ten  to  thirty  years.  In 
British  Columbia  there  were  on  December 
31,  1891,  64  timber  leases,  comprising  273,- 
428  acres,  yielding  an  annual  rental  of  $20,- 
404.23.  On  these  leases  were  cut  83,108,335 
feet,  on  which  a  royalty  of  $31,479.06  was 
paid,  or  28  cents  per  1,000  feet.  There 
timber  leases  are  on  lands  tributary  to 
streams,  and  only  the  very  best  timber  is 
cut.  This  places  the  American  lumberman 
at  a  disadvantage,  because  he  has  to  pur- 
chase land,  and  when  the  timber  nearest 
the  waterway  is  cut  he  must  put  in  logging 
roads,  which  add  materially  to  the  expense 
of  logging.  Lumber  carried  from  Washing- 
ton and  Oregon  to  any  port  within  the 
United  States  must  be  carried  in  American 
bottoms.  This  places  the  Washington  and 
Oregon  lumbermen  at  a  disadvantage  in 
case  of  competition  with  British  Columbia, 
and  the  California  market,  which  takes  fully 
one-half  of  the  exports  of  lumber  from  Wash- 
ington and  Oregon,  will  be  practically  given 
over  to  British  Columbia  if  the  Wilson  Bill 
becomes  a  law. 

In  the  eastern  markets  the  influx  of  Cana- 
dian lumber  can  be  depended  on  to  retard 
the  introduction  of  Washington  and  Oregon 
lumber,  and  the  shingle  industry  will  also 
suffer  from  the  same  cause. 


/V\ilk  Can  "|"rimmings 


Old  Cuts  but 
New  Goods. 


55 


See  our  new  improved 


TRiiqiqiNCS 


BOTTOM  PRACTICALLY  IN  ONE   PIECE. 


THOS.  DAVIDSON  &  CO., 


Montreal 
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HARDWARE 


A  GRIM  WINDOW  DISPLAY. 

AG.  McINTIRE,  a  Queen  street 
hardware  dealer,  is  nothing  if  not 
•  original ;  and  for  eccentricity  in 
window  display  he  certainly  heads  the  list. 
Mr.  Mclntire  recently  took  out  an  agency 
for  slate  vaults,  and,  thinking  to  attract 
attention  to  his  show  window,  and  the  vault 
in  particular,  he  placed  the  vault,  which  is  a 
box  made  of  four  slabs  of  slate,  and  a  little 
larger  than  the  ordinary-sized  coffin,  in  the 
window.  He  then  placed  a  block  under  the 
inner  end,  so  that  the  inside  might  by  plainly 
seen,  and  obtained  a  human  skeleton, which 
he  laid  in  it,  in  full  view  of  the  passing  pub- 
lic. Above  the  vault  he  hung  a  large  pla- 
card, upon  which  was  printed  the  following 
notice : 

SLATE   VAULT. 

Advice  to  my  friends  who  follow  me,  which  I  assure 
you,  to  my  solid  comfort  in  this  new  and  stylish  dwell- 
ing, manufactured  expressly  to  preserve  your  bones 
from  insects,  moisture  and  rot.  It  will  you  protect 
from  the  above,  and  will  also  afford  you  the  same  com- 
fort until  the  trumpet  sounds  and  we  that  use  the  slate 
vault  will  arrive  together  never  more  to  part  again." 
I  remain,         YOUR  FRIEND. 

A.  G.  McINTIRE,  Agent. 

That  it  attracted  attention  is  obvious. 
The  sidewalk  was  continually  thronged  with 
people,  attracted  by  this  novel  and  some- 
what grim  exhibition.  At  last  some  of  the 
neighbors  began  to  complain,  alleging  that 
it  was  improper  to  have  such  a  ghastly  sight 
where  persons  were  continually  passing.  A 
story  got  round  that  one  woman  was  so 
frightened  that  she  had  to  be  removed  in  a 
cab.  Some  person  went  to  the  police  and 
asked  them  to  have  the  vault  and  skeleton 
removed.  A  police  officer  called  on  Mr. 
Mclntire  and  asked  him  if  he  would  be  kind 
enough  to  remove  it,  stating  that  it  fright- 
tened  women  and  children  at  night.  Mr. 
Mclntire's  assistant  vouched  for  the  fact 
that  he  had  seen  one  old  lady  stop  and 
cross  herself  and  then  hurry  down  the  street 
as  fast  as  she  could. 

Mr.  Mclntire,  however,  complied  with  the 
request  of  the  police  and  removed  the  skele- 
ton, but  the  vault  and  placard  are  still  in  the 
window,  and  continue  to  attract  attention. 


NEW  FURNACE  LINING. 

B.  Richards,  of  Swansea,  Wales,  is  the  in- 
ventor of  an  improved  lining  for  blast,  re- 
verberatory  and  other  furnaces  used  in  smelt- 
ing copper  and  other  ores.  It  is  intended  to 
provide  a  means  for  preventing  the  metals 
penetrating  the  sides  and  walls,  as  is  said  to 
occur  in  the  present  construction  of  furnaces. 
In  carrying  the  invention  into  effect  the  in- 
ventor provides  on  the  sides  and  walls  a  layer 
of  asbestos,  fixed  in  any  suitahle  manner,  and 
of  a  thickness  corresponding  to  the  require- 
ments of  the  furnace.  The  asbestos  is  sewn 
together  with  strings  of  asbestos  to  the  shape 
of  the  furnace,  and  laid  on  the  claw  bottom 
and  up  to  the  sides  of  the  furnace  bridge  and 
foreplates,  and  a  layer  of  sand  7  inches  thick 
is  placed  on  the  asbestos  and  the  sides  to  be 
clayed.  By  thus  preventing  the  penetration 
of  the  metals  into  the  walls  a  great  saving  is 
said  to  be  effected. 


NEW  INVENTIONS  AND  DEVICES. 

COMBINATION  tool.  A  tool  especi- 
ally adapted  for  use  as  a  pipe  wrench 
and  cutter.  By  its  use  a  pipe  may 
be  firmly  gripped  and  turned  without  injury, 
and  it  may  also  be  quickly  adjusted  to  cut  a 
pipe  of  any  size,,  while  by  separating  the 
head  from  the  remainder  of  the  tool,  it  may 
be  made  into  a  convenient  hammer  and 
screw-driver. 

Tool  handle  fastener.  This  improvement 
is  especially  designed  for  fastening  the 
handles  on  picks,  hammers,  etc.  A  collar 
slides  over  the  tool  handle  nearly  to  the  eye 
of  the  tool,  and  the  collar  is  then  connected 
by  braces  with  the  tool  proper  at  each  side 
of  the  eye,  very  firmly  securing  the  tool  to 
its  handle. 

Door  check.  This  is  an  adjustable  fasten- 
ing device  comprising  a  locking  link  with  an 
eye  contracted  at  one  end,  the  link  being 
offset  to  bring  the  contracted  end  of  the  eye 
at  an  angle  to  its  larger  portion  of  the  eye, 
but  interlocking  with  the  link  when  in  its 
contracted  end. 

A  horsehoe  having  two  sections  of  un- 
equal length  pivoted  together,  each  section 
having  an  inwardly  and  upwardly  extending 
flange,  the  longer  section  with  a  recess  at 
its  pivoted  end  and  shorter  section,  with  a 
latch  head  entering  the  recess,  a  rod  passing 
through  apertures  in  the  end  of  the  sections. 
The  shoe  also  has  removable  calks,  readily 
placed  or  removed,  the  shoe  being  adapted 
to  fit  the  foot  perfectly,  and  so  shaped  that 
the  weight  of  the  animal  will  hold  the  calks 
in  position. 

Wire  stretcher  and  holder.  A  chain  hav- 
ing a  hook  plate  on  its  free  end  is  shackled 
to  a  forked  handle  bar,  another  chain  in  two 
sections  being  shackled  to  the  bar  near  its 
opposite  end,  a  snap  hook  connecting  the 
chain  sections,  and  there  being  a  claw  ham- 
mer head  on  the  straight  end  of  the  bar. 
The  implement  is  especially  adapted  to  hold 
a  wire  taut  while  being  secured  to  a  post,  to 
hold  loosened  wires  in  position  while  a  post 
is  being  removed,  and  also  to  readily  remove 
fence  wires,  serving  also  as  a  reel  shaft  when 
o'd  wire  is  to  be  reeled  for  use  again. 

A  tool  for  determining  the  sizes  of  round 
iron  and  shafting.  It  is  made  on  the  end  of 
a  small  handle,  and  resembles  very  much  a 
miniature  bookjack,  with  a  centre  piece  for 
a  stop-motion.  When  placed  over  a  shaft, 
the  jaws  open  till  the  centre  piece  strikes, 
when  the  exact  size  can  be  read  through  a 
high  power  glass  on  the  back,  making  it 
equal  to  and  far  more  handy  than  any  ca- 
lipering  device  on  the  market. 

A  window  seat  and  standing  chair  for  out- 
door window  work.  This  seat  folds  into  a 
small,  simple  and  light  compass,  so  that  a 
boy  can  pick  it  up  in  the  cellar,  get  to  the 
top  of  the  house,  unfold,  attach  and  mount 
it  ready  for  work,  in  a  space  of  two  minutes. 
By  it  all  possibility  of  slip  or  accident  is  pre- 
vented.   The  most  timid  servant  can  adjust 


it  to  sit  or  stand  upon,  and,  while  cleaning 
windows,  pursue  her  work  with  safety. — 
Hardware  Reporter. 


ABOUT  "GOOD  ROADS." 

"  The  advantages  of  properly-built  and 
well-maintained  dirt  roads  seem  to  have 
been  largely  overlooked  in  the  movement 
for  the  improvement  of  our  country  roads," 
says  the  New  York  Engineering  News,  "and 
it  has  been  said,  with  some  reason,  that  the 
movement  in  favor  of  good  roads  has  been 
hampered  to  some  extent  by  a  somewhat  too 
enthusiastic  advocacy  of  broken  stone  roads, 
either  macadam  or  telford.  The  cost  of 
such  stone  roads  is  absolutely  pro- 
hibitive of  their  adoption  in  many  parts 
of  the  country,  where,  however,  improved 
roads  are  urgently  needed.  Comparatively 
little  is  said  about  dirt  roads  in  the 
discussion  on  improved  construction,  but  it 
is  certain  that  very  excellent  roads  may  be 
made  of  earth  by  a  proper  system  of  con- 
struction. Both  surface  drainage  and  sub- 
drainage  are  essential  in  obtaining  a  dur- 
able road,  and  intelligent  maintenance  is 
another  essential,  which  latter  is  rather  diffi- 
cult to  insure.  The  mere  dumping  of  piles 
of  earth  in  wet  spots  or  low  places  is  not 
maintenance,  but  is  mere  waste  of  energy 
due  to  carelessness  or  misdirected  zeal. 
With  a  good  dirt  road  once  completed,  it 
would  prabably  be  found  economical  and 
advantageous  to  intrust  its  maintenance  to 
a  few  skilled  and  intelligent  men  paid  for 
their  services,  instead  of  leaving  the  main- 
tenance to  the  spasmodic  attention  of  the 
farmers  and  their  hired  men." 


Advices  from  England  by  the  last  mali 
are  to  the  effect  that  Mr.  Hector  Cameron, 
ex-M.P.,  is  making  good  progress  in  organ- 
izing the  syndicate  which  proposes  to  nego- 
tiate with  the  Government  for  the  establish- 
ment of  a  fast  mail  service  across  the  Atlan- 
tic. At  the  present  time  the  appropriation 
upon  the  statute  book  for  such  a  service  is 
$500,000,  but  it  is  understood  that,  with  a 
view  of  securing  a  really  first-class  service 
on  the  basis  of  20  knots  an  hour,  the  Gov- 
ernment will  entertain  proposals  based  on  a 
subsidy  of  $750,000,  and  ask  Parliament  to 
go  to  that  expense  if  necessary. 


The  Ontario  Tack  Co. 

MANUFACTURERS  OF 

WIRE  NAILS 

TAGK8,  SHOE  NAILS,  ETC. 


Hamilton. 


Ontario. 
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TORONTO  CUTLERY  CO., 

65  and  67  Yonge  Street,  Toronto 

M.  MAYER,  Propr. 


NON-XLL 
IMPERIAL 
T,  C.  Co.'S 
WILLIAMS 


Pocket  Knives 

Razors 

Nickel  Steel 

Shears 

Dble  Shear  Steel 

Butcher  Knives 
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We  fully  guarantee  all  goods  named  above. 


BERTRAM  &  CO. 

TORONTO         Hard]fearrceh^tdsIr011 


MANUFACTURERS   OF 


Toronto  Files 
-^  Dundas  Axes 


Quality  and  finish  of 
our  Files  and  Axes 
unsurpassed.    .    .    . 

Special  Attention  to  Letter  Orders. 


DEDERICK'S  PATENT  STEEJL  SHELL 

HAY  PRESSES. 
Made  of  Steel— lighter,  stronger,  cheaper,  more 
power,  everlasting,  and  competition  distanced. 


Also  all  styles  of  Bale  Ties  made  from  the 

Best  Steel  Wire. 

Manufactured  by  BOYD  &  CO.,  Huntingdon,  Q. 


THE  OAKV1LLE 

BASKET  CO., 

Manufacturers  of 
i,  2,  3  Bushel 

Grain 

AND 

Root 

Baskets 


THE  OAKVILLE 
BASKET  CO. 


(^larkson 


ross 


ACCOUNTANTS 


Established  1864. 

26  Wellington  St.  East,  TORONTO 


Gas,  Electric, 
Combination 


A  select  stock  of 

Gas  and 
Electric 

CLOBES 


always 
on  hand 


JAS.  BARWELL,  Z°v,  Toronto 

Drawings  and  prices  on  application. 
The  trade  supplied. 


L 


! 


&CI 


26,   28,   30   Front   St.   West,   TORONTO 

T?Mr>T   TCM_r    LT^ttot^.     SAMUEL,  SONS  &  BENJAMIN 
JjL/iNlCjrl^l^HL     JnOLJ^r^.      164   Fenchurch   St,  London,  E.  C. 


Milk  Can  Trimmings  and  Cans 
Creamery  Can  Fixtures  and  Cans 
Dairy  Pail  Bottoms .  .  . 

Sap  Buckets  and  Spiles 
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MONTREAL  MARKETS. 

Montreal,  Jan.  19,  1894. 

HARDWARE. 

There  has  been  no  improvement  in  busi- 
nese  in  the  general  hardware  market  since 
the  time  of  our  last.  Very  few  of  the  houses 
have  got  their  travelers  out  yet,  in  fact  some 
of  the  leading  houses  that  were  called  on  had 
only  sent  out  one  man  as  yet.  The  city  trade 
also  is  quiet,  and  there  are  few  letter  orders. 
No  one  is  complaining,  however,  it  is  the 
usual  thing  at  this  time  of  the  year,  and 
traders  don't  expect  anything  else.  There 
has  been  more  or  less  discussion  with  regard 
to  the  changes  decided  upon  at  Toronto,  but 
as  they  were  all  in  the  direction  of  easier 
values  no  one  is  kicking.  Payments  remain 
much  the  same. 

Wire — There  is  nothing  much  doing  in 
this  line  in  the  matter  of  actual  business. 
Since  the  meeting  however  decided  the  un- 
certainty, and  the  jobbers  stock  taking  show- 
ed now  stocks  were,  some  orders  have  been 
placed  with  makers  on  the  reduced  bases 
for  annealed  wire.  In  a  general  way  how- 
ever the  trade  here  have  been  unable  to 
gauge  exactly  what  effect  the  changes  in  the 
wire  list  has  had.  The  trade  here  were  noti- 
fied of  the  change  in  coppered  and  plain 
wire  on  the  20  per  cent  list  as  already  an- 
nounced. 

Cutlery — Nothing  doing  in  cutlery  and 
no  features  to  note. 

Winter  Goods — Trade  is  over  in  this 
line,  and  there  is  nothing  at  all  to  report. 

Nails — Makers  report  some  orders  for 
future  delivery  since  the  annual  meetings  for 
botn  cut  and  wire  nails.  In  a  jobbing  way 
there  is  nothing  doing  at  all. 

Tacks —  The  same  remarks  appliy  to 
f.acks. 

Horseshoes — No  change  was  decieed 
npon  in  either  horshoes  or  horse  nails  at  the 
annual  meetings.  Makers  say  that  business 
is  quiet  as  jobbers  stocked  up  prettv  well 


previous  to  the  close  of  the  year  in  both 
lines.  Business  in  a  jobbing  sense  is  quiet 
also. 

Iron  Pipe— A  few  small  lots  have  been 
placed  in  the  city,  but  otherwise  business  is 
very  dull. 

Chain — Continues  quiet  and  steady. 

Plumbing  and  Building  Supplies— 
Nothing  to  report  in  either  line. 

Naval  Stores — Business  in  naval  stores 
continues  quiet.  The  firmness  in  turpentine 
at  the  South  that  we  referred  to  last  week 
has,  however,  resulted  in  an  advance  of  2c. 
on  that  article.  We  quote :  Turpentine,  48  to 
50c;  resins,  $2.50  to  $5,  as  to  brand  ;  coal 
tar,  $375  to  $4;  cotton  waste,  5^c.  for 
colored,  and  7  to  10c.  for  white  ;  oakum,  ^% 
to  7%c. ;  and  cotton  oakum,  10  to  12c.  Cord- 
age, Sisal  at|9^c.  for  7-16  and  upwards, 
and  15c.  for  deep-sea  line;  pure  Manilla, 
lie.  for 7-16  and  upwards  and  12c.  for  smal- 
ler sizes. 

METALS. 

There  has  been  no  change  or  improve- 
ment in  the  heavy  iron  or  metal  market 
during  the  week.  In  fact  both  in  importing 
and  jobbing  circles  business  is  very  quiet. 
There  is  little  doing  on  the  former  account, 
as  it  is  a  little  too  early  yet  for  business  for 
spring  importation,  while  in  the  latter  the 
quietness  in  general  hardware  is  if  anything 
accentuated  in  the  heavier  lines.  Values 
generally  continue  much  the  same,  while 
advices  from  primary  markets  state  that 
values  are  generally  considered  to  be  down 
to  bed  rock.  This  is  more  especially  the 
case  in  tin  plates  in  Great  Britain  than  in 
other  lines. 

Pig  Iron — Only  a  few  small  quantities 
are  moving  ex  store.  We  note  sales  of 
Carnbroe  and  Summerlee  at  $18  and  $19  50 
respectively,  and  stocks  of  Scotch  pig  are 
very  light  in  Montreal  at  present.  Eglinton 
is  held  for  $18.25  and  there  is  little  of  it  to 
be  had  here.  We  quote,  ex  store:  Summer- 
lee,$io.5o;  Eglinton,  $18.25 ;  Carnbroe,  $18; 
and  Nova  Scotia,  $17  to  $17.50. 

Scrap  Iron — This  line  is  dead,  and  we 
quote  $12  as  the  nominal  outside  figure  for 


both  wrought  and  cast  scrap,  because  there 
is  simply  no  demand  at  all  for  it  at  present. 

Bar  Iron — The  price  we  mentioned  last 
week  of  $1.85  has  been  disputed  by  some 
traders,  but  we  know  for  a  positive  fact  that 
it  has  been  the  basis  for  sales  that  transpired 
this  week,  and  not  for  large  quantities  either. 

Sheet  Iron — There  is  a  moderate  busi- 
ness passing  m  this  line  for  small  parcels. 
Prices  are  steady  and  unchanged  at  $2.30  to 
$2.50. 

Hoops  and  Bands — Little  or  nothing 
doing  in  large  lots.  Prices  are  unchanged 
at  $2.30  to  $2  35. 

Steel — No  business  of  moment  aside 
from  some  ordinary  trade  in  a  very  small 
way  for  actual  wants.  We  quote  as  be- 
fore :  Best  cast  steel,  \ol/z  to  12c.  ;  sleigh 
shoe,  $2.40;  spring,  $2.50;  tire,  $2.50  to 
$2.75,  and  round  machinery  steel,  $3. 
Galvanized  Sheets— No  business  of  im- 
portance has  been  put  through  in  this  line, 
only  a  few  small  jobbing  sales  being  to  note. 
We  quote:  4^  to  5c.  for  ordinary  brands, 
Morewood,  6  to  6%c. ;  tinned  sheets,  coke, 
No.  24,  6  to  6Xc  ;  No.  26,  6^  to  6^c. 

Tin  Plates — Business  rules  very  quiet 
and  prices  are  more  or  less  nominal  in  the 
absence  of  any  large  dealing  of  a  strictly 
wholesale  kind.  We  quote  : — Cokes  $3  to 
$3.20,  and  charcoal  $3.50  to  $4. 

Canada  Plate—  Rules  dull  and  unchang- 
ed at  $2.40  to  $2.50. 

Terne  Plates— No  business  in  this  line 
and  it  is  difficult  to  quote  a  range  on  it.  In 
a  nominal  way  we  give  $7  to  $7.25,  which  is 
a  decline  for  the  simple  reason  that  there  is 
absolutely  no  demand. 

Copper — A  moderate  jobbing  movement 
is  to  note  in  copper,  which  is  as  last  quoted, 
11X  to  12c. 

Tin — There  is  no  change  in  tin  and  we 
quote  our  former  prices  of  19  to  21c. 

Spelter — Business  dull  and  prices  as  be- 
fore, $460  to  $4.75. 

Antimony — Featureless  and  unchanged, 
at  io>£  to  12c. 

Lead — Dull  and  easy,  at  $2.75  io  $2.90. 


Milk  Can  Trimmings 

Delivery  Can  Trimmings 

Creamery  Can  Trimmings 

And  Milk  Delivery  and  Creamery  Cans  Made  Up. 


We  have  an  entirely  new  idea  in  Creamery  Can  Gauges,  easy  to  solder, 
perfectly  tight,  unbreakable. 


broad  hoop 

PATTERN. 


All  sizes  and  guages  of  Tinned  Sheets  for  Cans  and  Vats, 
full  stock  and  can  make  prompt  shipment. 


We  have  a 


THE  McCLARY  MFG.  CO.,  London,  Toronto,  Montreal,  Winnipeg,  Vancouver. 
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The  Best  is  the  Cheapest. 


STANDARD  BELT 


GUARANTEED. 


J.  L  GOODHUE  &  CO. 


Danville, 
I  Quebec. 


A  full  stock  of  our  goods  kept  on  hand 
by  our  Western  representative, 

H.  D.  SIMMONS  &  GO. 

Telephone  2164.  85  York  St.,  Toronto 


American  Carpet  Sweepers 

CANADIAN  MAKE 
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PRICE  PER  DOZEN,  $36.00. 

Ord 

er  from  your  jobber,  or  send  direct 

to 

J.  M.  WARNER  MFG.  CO. 

Send  for  Price  Lists.                   HAMILTON. 

ADAM  HOPE 
&  CO., 

Offer  for  Sa!e  HAMILTON 

"Pioneer"  ^  "Sloss" 

PIG   IRON 

These  are  fine  foundry  irons,  being  strong 

and  large  scrap  carriers. 
Also  all  the  -well-known 

Scotch  Brands, 

Broken  Car  Wheels, 
and  Railway  Cast  Scrap. 


PAINTERS 

Will  find  the  cheapest 
Paint  Brushes  are  those 
having  our   .    .    . 

Flexible  Bridles 

Whv  9  Because  the  bridle  can 
J  *  be  taken  off  and  re- 
placed in  a  moment.  The  paint 
circulates  and  the  stump  never 
hardens.  You  can  wear  the 
brush  down  shorter,  therefore 
it  will  last  much  longer. 

Ask  your  dealer  for  them. 
Made  in  round,  oval,  and 
flat.  All  sizes  and  qual- 
ities. 


'":  ■' ;    'till 


(has.  Boeckh  4  Sons 

Brush    Manufacturers 
TORONTO     -      -     ONTARIO 


Pure  Southern 


TURPENTINE 


Our  Specialty 


Remember,  we  are  headquarters  for  the   pure  article,  and    intending  purchasers  will  do 

well  to  get  our  price  before  placing  their  orders. 
Every  barrel  of  Turpentine  we    ship  is   accompanied    by  our   printed  guarantee   that  it 

is  ABSOLUTELY   PURE 

We    Are    Not   Members   of   any  Combine. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W„  TORONTO 


CUTLERY. 


Jos.  Rodgers  &  Co's,    E.   M.   Dickinson's  and 
other  Sheffield  Makes.    German  Pocket  Knives 
and  Razors,  "  Hercules"  Scissors.       ■      p     ■  rnt  ir         fifl 
Import  orders  solicited.      See  our      M.    U.    LlOLIL   oi   UU. 
samples  and  prices.  MONTREAL  and;  TORONTO. 


THE 


•• 


INVINCIBLE. 


EVERY  SAW 
WARRANTED. 


THE  FASTEST  AND  BEST  CUTTING  SAW  ON  THE  MARKET. 


0 


m^ibAwm 


Guaranteed  four  Guages  Thinner  on  Back  than  Front  and  Made  from 
the  Highest  Quality  of  Double  Refined  Silver  Steel. 


Manufactured  only  by 


The  James  Robertson  Co.  — ed- 

Toronto. 


SAMPLE  ORDER  SOLICITED. 


THE  WHITMAN  &  BARNES  MFG.  CO. 

Canadian   Branch:    St.  Catharines,  Ont. 


no.  i 


Nail  Hammer 


It  cannot  be  excelled  in  quality  or  finish  by 
any  Hammer  mauufactured. 

Our  "Garden  City"  Nail  Hammer 


GET  OUR  PRICES 
TRY  OUR  GOODS 


AND 


Is  the  best  and  cheapest 
"Solid  Cast  Steel"  Ham- 
mer on  the  market.  .  .  . 


We  aim  to  keep  in  stock  a  full  line  of  Hammers,  Sledges, 
etc.,  and  will  make  prompt  shipments 
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HARDWARE 


MONTREAL  Markets  continued 

Zinc  Sheets — No  business  doing  ;  prices 
the  same,  at  $5  to  $5.25. 

Cement— There  is  nothing  doing  in  ce- 
ment, and  it  is  not  likely  that  there  will  be 
now  until  the  spring  prices  are  filed,  except 
an  occasional  cask  for  positive  wants.  Stocks 
are  generally  conceded  to  be  large.  We 
quote  :  English  cement,  $2.05  to  $5.15,  and 
Belgian,  $1  91  to  $2.  Ftre  bricks  are  stiff 
at  $17  to  $21  per  thousaud,  according  to 
brand  and  quantity. 

FAINTS  AND  OILS. 

Only  a  few  travelers  are  yet  out  with 
spring  samples  in  this  line,  and  the  trade 
are  not  able  to  speak  yet  with  any  degree  of 
certainty.  Linseed  oil  is  unchanged,  and 
practically  all  the  seal  oil  on  this  market  is 
controlled  by  two  people  who  hold  it  very 
firm. 

GLASS. 

There  has  been  some  movement  in  glass 

on  city  account,  but   in  a  general   way   the 

market  continues  dull.    We  quote  rs  before, 

$1.25  for  first  break  and  putty  in  bulk  $1.85. 

PETROLEUM. 

There  is  a  lair  movement  in  petroleum  at 
steady  prices.  We  quote  :  Canadian  crude 
at  $1.05  per  barrel  f.o.b.  at  Petrolia  ;  Can- 
adian refined  at  iij^c.  in  shed  at  Montreal, 
for  round  lots,  and  12c.  for  small  quantities. 
American  petroleum,  16c.  in  car  lots,  17c.  in 
10  barrel  lots,  iy)4c-  m  five-barrel  lots,  and 
\"]%c.  for  single  barrels,  net  cash  ;  American 
benzine,  23  to  25c  ;  Canadian  benzine,  io^c. 
Petrolea;  12  ]4c.  Montreal. 

MONTREAL    TRADE    NOTES. 

Turpentine  has  been  advanced  2c  all 
round  owing  to  firmness  in  the  South.* 

Stocks  of  Scotch  pig-ircn  are,  according  to 
brokers,  the  smallest  ever  held  at  this  port  at 
this  time  of  the  year.  This  is  an  indication 
of  how  the  native  product  is  driving  the  for- 
mer out  of  the  Eastern  market,  as  cheap 
American  pig  has  driven  it  out  of  the  West- 
ern. 

The  stock  of  cement  here  is  generally  con- 
ceded to  be  larger  than  it  was  at  the  same 
time  last  year. 

Geo.  E.  Drummond,  the  president  of  the 
Canada  Iron  Furnace  Co'y,  delivered  an  in- 
teresting paper  at  the  meeting  of  the  Quebee 
Mining  Association  here  last  week.  An 
abstract  of  it  is  given  elsewhere. 

John  Thorpe,  Canadian  manager  for  Pil- 
kington's,  the  glass  people,  expects  to  have 
the  Toronto  branch  open  in  the  course  of  a 
fortnight  or  so. 

T.  W.  Boyd  &  Son,  of  Notre  Dame  street, 
are  fitting  up  a  fine  showroom  for  their  bi- 
cycle department  in  the  basement  of  their 
Notre  Dame  street  warehouse. 

The  half-yearly  meeting  of  the  Brass 
Manufacturers  Association  of  Canada  was 
held  in  the  Queen's  hotel  here  last  week. 
The  gentlemen  present  were  :  Messrs.  John 
Brown,  G.  McAvity,  F.  Church,  T.  L.  Clark, 
James  Essex,  A.  W.  Glossford,  and  Thomas 
Stevens.  The  tariff  was  the  topic  of  para- 
mount interest.  It  was  decided  to  send  a 
deputation  to  the  Minister  of  Trade  and 
Commerce  to  ask  that  ingot  copper,  scrap 


copper,  brass  and  copper  tubing  and  brass 
strips  be  placed  on  the  free  list.  Otherwise 
it  would  be  impossible  to  compete  against 
American  imports.  But  as  to  the  reduction 
of  duties  on  other  goods  of  finished  manu- 
facture the  associ  ition  would  have  none  of 
it.  If  there  was  to  be  a  change  as  regards 
these  articles  it  should  be  in  the  direction  of 
higher  duties.  The  association  is  said  to  be 
on  a  firmer  footing  than  ever. 


TORONTO   MARKETS. 

Toronto,  Jan.  19,  1894. 

HARDWARE. 
During  the  week  trade  has  been  pursuing 
the  even  tenor  of  its  way,  devoid  of  any  new 
and  striking  feature*.  Clerks  around  the 
wirehouses  have  had  their  energies  but 
slightly  taxed  waiting  upon  customers,  for 
the  reason  that  there  have  not  been  many 
customers  in  the  city.  Quite  a  few  orders 
are,  however,  announced  through  travelers 
and  letters,  but  the  parcels  are  small.  Cut- 
lery is  picking  up  a  little  again,  but  business 
is  yet  confined  to  a  few  small  sorting-up  lots. 
In  nails  only  small  quantities  are  going  out. 
Orders  are  being  freely  booked  for  green 
wirecloth,  screen  doors  and  windows.  A 
considerable  improvement  is  noted  in  coil 
chain.  In  horseshoes  the  only  kind  receiv- 
ing attention  is  iron.  Some  changes  are 
announced  in  the  price  of  prepared  paints 
and  turpentine,  in  both  instances  there  be- 
ing declire  .  Most  of  the  houses  are  through 
taking  stock  and  most  of  them  have  their 
full  staffs  of  travelers  on  the  road  again. 
Reports  regarding  p  lyments  announce  fur- 
ther slight  improvement. 

Wire — Bright  iron  wire  for  tinners'  use  is 
the  only  kind  selling,  and  in  this  the  prin- 
cipal demand  is  for  Nos.  14  and  16,  which  is 
used  for  hay-boiling  purposes. 

ROPE — Trade  is  quiet  and  prices  unchang- 
ed. We  quote  :  Sisal,  7-16  in.  and  larger, 
8c.  ;  %,  5-16,  Y%  n.,8Kc.  Manilla,  7- 16  in. 
and  larger,  10  to  ioXc.;  X  S'Jo,  H  in.,  ioj£ 
to  ii^c. 

Cutlery— Trade  in  this  line  is  picking 
up  nicely,  travelers  having  gone  out  with 
fresh  samples. 

Nails — There  is  a  demand  for  small  quan- 
tities of  cut  nails;  and  dealers  will  not  order 
in  large  quantities  until  reduced  freight  rates 
come  into  force. 

Green  Wire  Cloth,  etc  —Orders  are 
being  freely  booked  for  green  wire  cloth  at 
$1.85  to  $1  90  per  100  square  feet  ;  also  for 
screen  doors  and  windows.  Prices  in  the 
latter  have  changed  somewhat,  but  it  is  said 
that  a  better  article  than  last  season  will  be 
supplied. 

Tacks— Trade  continues  inactive  and 
featureless  in  this  line. 

Chain — There  has  been  considerable  im- 
provement in  coil  chain,  some  fair  orders 
having  been  taken  both  from  stock  and  for 
import.     Price  are  unchanged. 

Horseshoes — While  iron  horseshoes  are 
still  goinj<  out  the  demand  for  steel  shoes  is 
exceedingly  limited. 

Ware — Nothing  new  to  report,  orders 
still  being  booked  for  peerless  and  white 
ware,  while  blue  and  enamelled  are  dull. 
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Lawn  Mowers— Samples  are  now  in  the 
hands  of  jobbers,  and  a  few  orders  have 
been  booked  by  representatives.  A  much 
more  active  business  is  anticipated  in  this 
line  during  the  course  of  the  next  week  or  so. 

Sporting  Goods — Business  in  guns  and 
rifles  is  exceedingly  flat,  but  ammunition  is 
still  being  called  for,  although  in  quantities 
that  are  small. 

Plumbing  Supplies— Dullness  marked 
is  the  present  condition  of  this  line  and  pros- 
pects are  not  very  bright.  A  slight  change 
has  been  made  in  the  discount  on  wrought 
iron  pipe. 

Builders  Supplies — Business  continues 
du  1,  and  there  is  no  prospect  of  an  improve- 
ment for  some  time. 

METALS. 

Metals  generally  rule  quiet  and  feature- 
less, and  it  will  be  some  weeks  before  an 
improvement  can  be  expected. 

Pig  Iron — There  is  no  improvement  to 
note  and  prices  remain  nominally  as  before. 
We  quote,  nominally  :  Summerlee,  $20  50  to 
$21;  Carnbroe,  $1950  to  $20;  Siemen's, 
$19.50  to  $19.75. 

Rogers,  Brown  &  Co.,  Buffalo,  report  the 
Toronto  market  for  American  pig  iron  as 
follows  :  The  principal  activity  to  be  noted 
during  the  week  has  been  among  the  sellers 
of  iron.  Consumers  persist  in  their  now 
well  known  policy  of  not  consuming.  The 
result  has  been  that  liberal  slices  have  been 
taken  off  of  prices  and  some  iron  sold.  We 
quote  fir  cash  f.o.b.  Toronto  in  bond  : 
1  X  Foundry  Strong  Coke  Iron,  Lake 
Superiorore,$i4.8o;  2  X  Foundry  Strong  Coke 
Iron,  Lake  Superior  ore,  $14.30;  2  Foundry 
Strong  Coke  Iron,  Lake  Superior  ore,  $13.80; 
Jackson  County  Silvery  1,  $17.55  t0  $18.30  ; 
Jackson  County  Silvery  2,  $17.05  to  $17.80  ; 
Lake  Superior  Charcoal,  $17.05  ;  Southern 
Soft  1,  $12.85  ;  Southern  Soft  2,  $12.60. 

Bar  Iron — There  is  no  further  informa- 
tion to  furnish  in  regard  to  this  article,  prices 
still  being  open,  and  business  is  confined  to 
a  few  small  lots.  Stocks  are  said  to  be  ex- 
ceedingly low  in  most  lines. 

Sheet  Iron — Stocks  are  complete  in  this 
line.  Business  is  improving  nicely,  some 
fair  quantities  having  being  forwarded  this 
week.  Prices  are  unchanged  at  the  basis  of 
$2.75  up  to  20  gauge. 

Corrugated  Iron — Dulland  unchanged. 
We  quote:  "Owl"  brand  at  $3  to  $4  per 
square  for  painted  and  $4.25  to  $7  for  gal- 
vanized, according  to  gauge. 

Galvanized  Iron — Business  has  fallen 
off  in  this  line.  Orders  now  coming  in  are 
for  small  quantities,  most  dealers  having 
booked  import  orders  to  arrive  next  month. 
We  quote  Queen's  Head  and  Gordon  Crown 
brands  at  5  to  $%c,  for  16  to  24  gauge. 

Boiler  Tubes — There  is  still  a  fair  de- 
mand and  prices  remain  much  as  before. 

Sheet  Steel — Much  as  before,  business 
being  fair  and  prices  unchanged.  Base  price 
for  boiler  plates    $2.25  and  for  heads  $2.40. 

Ingot  Tin — This  lineis  somewhat  quieter 
than  it  was,  and  quantities  that  have  chang- 
ed hands  have   only  been   small,  although. 


HARDWARE. 
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MARKETS—  Continued 

good  import  orders  have  been  taken.  We 
quote:  Lamb  and  Flag,  22  to  22j£o; 
Straits,  21  #  to  22  #c. 

Ingot  Copper — Not  much  doing,  most 
of  the  manufacturers  using  this  have  shut 
down  for  the  purpose  of  taking  stock.  Prices 
are  unchanged  at  u^  to  12c.  for  ton  lots 
and  Yz~..  extra  for  smaller  lots. 

Sheet  Copper — There  has  been  a  little 
change  for  the  better  in  this  line,  and  some 
good-sized  import  orders  have  been  taken  ; 
shipments  from  stock  are  small.  Prices  are 
unchanged  at  16  to  18c.  according;  to  sizes. 

Zinc  Spelter — Market  quiet  and  prices 
unchanged.  We  quote  4X  to  A%£-  for  do- 
mestic and  5  to  $%c.  for  imported. 

Tin  Plates — This  line  is  going  out  freely. 
Demand  is  principally  for  20  x  28.  Fair 
quantities  of  coke  are  also  going  out  daily. 
Stocks  are  comparatively  well  filled.  We 
quote  J3.85  to  $4  for  I.C.  charcoal  and  $3  40 
to  $3  50  for  coke  tin,  14  x  20  basis. 

Zinc  Sheets — There  is  very  little  doing 
in  this  line,  although  a  number  of  orders  for 
cask  lots  have  been  received.  Some  orders 
have  been  booked  for  import.  Stocks  are 
in  fair  condition.  Prices  unchanged  at  5X 
to  5^c. 

Terne  Plates — A  few  orders  have  been 
received,  the  first  for  some  time. 

Hoops  and  Bands — There  is  a  little 
more  life  in  this  line.  Stocks  are  heavy  now, 
as  during  the  strike  in  England  orders  that 
had  been  placed  remained  unfilled  until 
lately.  Prices  are  unchanged  at  the  basis 
of  $2  55  to  $2  60. 

Canada  Plates — Volume  of  business  is 
light,  as  stove-pipe  manufacturing  is  over, 
and  most  of  the  dealers  have  still  some  of 
their  import  orders  left.  Prices  are  un- 
changed. We  quote  :  All  dull,  $2.60  to 
$2.65  ;  half-polished,  $2  75,  and  all  bright, 
$290. 

Solder — Demand  is  increasing,  most  of 
the  tinsmiths  finding  it  to  their  advantage  to 
purchase  the  ready-made  article  instead  of 
making  it  themselves.  Qualities  vary  ac- 
cording to  composition  ana  grade.  Wequote 
14  to  16c,  according  to  composition. 

Antimony — A  lew  sales  have  been  made, 
but  in  small  lots  only;  11X  to  ii^c  are 
the  ruling  figures  for  small  lots,  but  quanti- 
ties can  be  obtained  at  lower  prices. 

Pig  Lead— There  is  more  activity  in  this 
line,  and  a  few  good  sales  have  been  made. 
Shipments  from  stock  have  also  been  more 
numerous.  Prices  remain  unchanged  at  3c. 
for  small  lots,  but  ton  lots  can  be  shaded  a 
fraction. 

GLASS. 

Import  orders  ha\e  been  freely  taken,  but 
these  will  not  last  much  longer  because 
they  would  not  be  able  to  obtain  early  de- 
livery. Prices  are  unchanged  at  $1.20  to 
$1.25  for  first  break. 

PAINTS  AND  OILS. 

One  of  the  features  of  trade  this  week  has 
been  a  reduction  in  quotations  on  prepared, 
paints,  the  price  now  being  $1.05  for  pure 
and  90c.  for  second  quality.  This  was 
one  of  the  acts  of  last  week's  meeting 
of  the  manufacturers.  The  preferred 
list  has  also  been  removed  and  a  quan- 
tity list  supplied.  According  to  the  con- 
ditions of  the  latter  purchases  of  500  gallons 
during  the  year  will  get  a  rebate  of  10  per 
cent,  at  the  end  of  that  period.  Trade  in  pre- 
pared paint  is  as  quiet  as  ever.  Another 
feature  in  trade  is  a  jump  in  the  price  of  tur- 
pentine to  48c,  Toronto,  Hamilton,  London 


and  Guelph,  with  2c.  added  for  shipment 
to  outside  points,  freight  allowed.  Tne  rea- 
son for  the  advance  is  ascribed  to  a  higher 
market  in  the  South.  A  little  better  demand 
is  reported  for  turpentine,  although  the  vol- 
ume of  business  is  still  light.  Linseed  oil 
remains  quiet  and  unchanged  at  60c.  for 
raw,  62c.  for  boiled  Toronto,  Hamilton, 
London  and  Guelph,  with  2c.  added  for 
delivery  at  outside  points.  White  lead 
continues  dull  and  unchanged  ?t  the  5c. 
basis.  A  fair  business  is  reported  in  glue. 
Payments  are  fairly  good. 

OLD  MATERIAL. 
Business  continues  dull,  and  dealers  are 
carrying  large  stocks,  which  they  are  offering 
at  low  prices.  We  quote  prices  paid  bv  deal- 
ers as  follows:  Agricultural  scrap,  55c.  per 
cwt  ;  machinery  cast,  60c.  per  cwt. ;  stove  cast 
scrap  40  lo42%c  ;  No.  1  wrought  scrap  40c. 
per  cwt.  ;  N0.2,  including  sheet  iron,  hoop 
iron  and  mixed  steel,  10c. ;  new  light  scrap  cop- 
per 7 /4c;  heavy  scrap  copper  8to8j£c;  old 
copper  bottoms,  7^c;  light  scrap  brass  5c; 
heavy  yellow  scrap  brass  7c. ;  heavy  red  scrap 
brass  -]]/z  to  8c;  scrap  lead  1%.  to  2c; 
scrap  zinc,  i}£  t0  2c.  ;  scrap  rubber,  3c;  coun- 
try mixed  rags,  75  to  80c.  per  100  lbs. ;  clean 
dry  bones,  50  to  60c.  per  100  lbs.  ;  borings 
and  turnings,  10  to  i^c. 

SEEDS. 

Alsike  continues  weak  !n  absence  of  for- 
eign demand.  Timothy  is  dull,  and  clover 
is  firm.  We  quote:  Alsike,  $5  7S,  to  $6.25 
for  good  to  prime  seed,  and  $6.50  to  $6  80 
for  choice  to  fancy.  Red  clover,  $5  75  to  $6 
for  ordinary  to  prime  ;  $6  to  $625  for  choice 
to  fancy.  Timothy,  $1  to  $1.25  for  inferior, 
$1.50  to  $1.60  for  prime  ;  choice  to  fancy, 
$1.80  to  $2. 

HIDES,  SKINS,  WOOL,  TALLOW 

Hides — Quiet  at  present,  as  the  tanners 
are  in  a  great  measure  overstocked.  One 
of  the  largest  dealers  in  Toronto,  when 
speaking  about  the  importation  of  hides, 
said  that  he  had  received  from  the  United 
States  over  13,000  hides  since  the  first  of 
January.  This  of  course  has  a  sore  effect  on 
the  domestic  market.  Hides  at  this  season 
of  the  year  are  far  inferior  in  quality  to  what 
they  are  in  June  and  the  last  half  of  the  year, 
on  account  of  the  grubs  which  work  in  the 
hides  and  the  thinness  of  the  texture  caused 
by  stabling  during  the  winter  months.  Deal- 
ers are  paying  from  4  to  /\l/ic.  for  cows  and 
5Xc.  for  steers. 

Wool — There  is  a  good  demand  for 
Mediterranean  wools,  and  some  enquiry  for 
B.A.'s,  but  Canadian  wools  are  stationary  at 
present  owing  to  the  unsettled  state  of  affairs 
in  connection  with  the  Wilson  Bill.  Should 
this,  as  it  like'y  will,  become  law,  Canadian 
wool  will  be  admitted  free  into  theAmerican 
market,  and  free  us  of  an  immense  quantity 
of  domestic  wool,  especially  as  Cnadian 
fleece  is  wanted  by  manufacturers  on  the 
other  side  of  the  line.  Prices  are  much  the 
same  as  last  report.  We  quote  :  Foreign 
Wools— Greasy  Cape,  11  to  13c;  B.  A. 
Clothing  from  27  to  29c;  yellow  B.A.  cloth- 
ing from  24  to  26c.  East  India  wools — 
White,  17  to  18c;  yellow,  10  to  14c;  black 
and  grey,  11  to  12c.  Mediterranean  wool — 
Whites  from  15  to  17c.  according  to  grade, 
and  greys  and  fawn  colors  from  10  to  12c. 
Domestic  wools — Domestic  fleece,  17X  to 
20c;  fine  selected  clothing  fleece  from  23  to 
24c;  fresh  clothing,  20  to  22c  ;  Southdown, 
No.  1,  25  to  26c. 

Skins — There  is  a  fair  trade  doing  in 
sheepskins  and  pelts, but  prices  remain  about 
the  same,  dealers  paying  about  80c.  for  a 
good  grade. 


Tallow — Is  in  good  demand,  in  fact  a 
little  too  good  for  the  supply,  as  some  r  f  the 
largest  dealers  saythey  have  not  a  pound  in 
stock.  They  are  offering  from  2%  to  5J£c. 
according  to  the  grade. 

PETROLEUM. 

Trade  continues  brisk  on  the  Toronto 
market  at  unchanged  prices.  We  quote  :  5 
to  10  barrel  lots,  imperial  gallon,  Toronto — 
Canadian,  12  to  \2l/zC. :  carbon  safety,  i^'A 
to  16c. ;  American  water  white,  18  to  19c; 
photogene,  20c. 

MARKET    NOTES. 

Advices  have  been  received  from  Eng- 
land, by  Canadian  brush  manufacturers,  of 
a  further  advance  in  the  price  of  some  lines 
of  bristles. 

Charles  Boeckh  &  Sons  are  manufactur- 
ing a  new  line  of  wire  brushes,  such  as  are 
used  by  moulders,  street  railways,  etc.  The 
firm  intends  issuing  to  the  trade  a  handsome 
show  card  illustrating  its  flexible  bridle 
brushes. 

The  Consolidated  Plate  Glass  Co  ,  report 
a  steady  increase  in  the  demand  for  plate 
glass,  etc.  "  It  is  rather  early  for  large 
orders,  but  the  number  of  smaller  ones  re- 
ceived daily  is  on  the  increase,  and  the  out- 
look for  the  coming  season  is  good,"  say  the 
firm. 

The  Canadian  Mineral  Wool  Co.,  Toron- 
to, report  having  made  a  large  shipment  of 
steam  pipe  covering  this  week  to  the  H.  W. 
McNeil  Mining  Co.,  Kanmore,  N.W.T.; 
also  a  constant  and  large  demand  for  their 
steam-packing  and  other  asbestos  goods. 

Chas.  Boeckh  &  Sons,  brush  manufactur- 
ers, Toronto,  have  taken  out  a  pa'.ent  in  the 
United  States  for  their  flexible  bridled  paint 
brushes.  The  firm  report  that  these  brushes 
are  finding  good  sale  on  the  American  mar- 
ket ;  also  that  it  is  having  an  increased  de- 
mand for  its  solid-back  brushes. 

The  Collins  Manufacturing  Co.  are  busy 
working  on  a  new  dome  bottom,  copper 
kettle,  which  they  say  will  be  an  improve- 
ment on  the  one  that  they  have  been  hand- 
ling, both  in  pattern  and  strength.  They 
have  placed  all  orders  with  a  Pennsylvania 
firm  for  100  tons  ot  galvanized  wire,  and  an- 
ticipate a  large  demand  for  their  Hathaway 
fence  wire  the  coming  season. 

The  latest  thing  in  the  way  of  oil  heaters 
that  is  being  offered  to  the  Canadian  retail 
trade  is  the  Rochester  Parlor  Oil  Heater.  It 
is  claimed  that  the  cost  of  burning  it  is  no 
more  than  the  ordinary  circular  wick,  draft 
burner  lamp.  It  is  portable,  being  sur- 
rounded by  a  Russia  iron  cylinder  heater 
which  is  perforated  at  the  top  and  bottom, 
thus  heating  the  room  by  circulation  of  air 
through  the  heater  and  not  by  radiation. 
The  cylinder  can  be  lifted  off  and  the  heater 
is  immediately  turned  into  an  ordinary 
Rochester  lamp  and  can  be  used  for  lighting 
purposes.  There  is  an  ornamental  dome  on 
the  top  of  the  cylinder  which  can  be  remov- 
ed, and  ordinary  cooking  and  boiling  can  be 
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done  in  a  small  kettle,  basin  or  pan.  The 
H.  P.  Davies  Co.,  81  Yonge  street,  Toronto, 
have  secured  the  selling  agency  for  Canada. 

Coil  chain  is  quoted  fractionally  lower. 

Prepared  paints  are  lower,  at  $1.05  for 
pure. 

Turpentine  is  higher  at  48c,  Toronto, 
Hamilton,  London  and  Guelph. 

The  Rat  Portage  Hardware  Co.  (Ltd.)  has 
obtained  charter  of  incorporation. 

The  Hamilton  Hardware  Co.  (Ltd.)  is  ap- 
plying for  charter  of  incorporation. 

The  Palmer  Pneumatic  Tire  Co,  of  To- 
ronto, is  applying  for  incorporation. 

New  Prices  lists  have  been  issued  by  the 
Dominion  Wire  Manufacturing  Co.  (Ltd.) 

The  Winnipeg  Natural  Gas  and  Petrol- 
eum Co.  has  obtained  charter  of  incorpora- 
tion. 

H.  D.  Simmons  &  Co.  report  the  receipt 
of  some  good  orders  for  the  Goodhue  leather 
beltings. 

A  fresh  supply  of  "  Perfection  "  horse  and 
hair  clippers  have  been  received  by  H.  S. 
Howland,  Sons  &  Co. 

Changes  have  been  made  in  the  discounts 
on  wrought  iron  pipe,  sheet  copper,  wire, 
bolts,  churns,  poultry  netting. 

H.  S.  Howland,  Sons  &  Co.  announce  that 
they  will  shortly  have  in  stock  a  new  steel 
hayfork  which  is  being  manufactured  by  the 
Hartz  Company. 

M.  &  L.  Samuel,  Benjamin  &  Co.  report 
that  they  are  booking  orders  freely  for 
screen  doors  and  windows.  From  the  sam- 
ples shown  the  stock  will  be  exceptionally 
nice  this  season. 

The  9th  annual  meeting  of  the  Metallic 
Roofing  Co.  of  Canada  Ltd.,  was  held  in  To- 
ronto on  the  15th  inst.,  when  Mr.  E.  Samuel 
was  elected  president,  Mr.  A.  D.  Benjamin, 
vice-president,  and  Mr.  J,  O.  Thorn,  sec- 
treas. 

Samuel,  Benjamin  &  Co.  invite  the  roof- 
ing trade  to  send  sample  orders  for  eave- 
trouching  made  of  their  special  brand  of 
Gordon  Crown  galvanized  iron,  which  they 
claim  is  equal  to  any  in  the  market. 

Ecclestone  &  Ramsay  are  opening  up  a 
store  at  Bracebridge  with  a  general  of  hard- 
ware and  tinware  Mr.  Ecclestone  was  for- 
merly with  H.  S.  May  of  Huntsville,  and  is 
au  experienced  hardware  man.  Friends  of 
the  firm  predict  that  its  venture  will  be  suc- 
cessful. 

An  order  has  been  received  from  Winni- 
peg by  Samuel,  Benjamin  &  Co.  for  one  of 
the  double  truss  cornice  brakes,  for  which 
that  firm  are  sole  agents.  The  firm  expects 
to  ship  a  number  to  the  prairie  Province  this 
season. 

The  McClary  Manufacturing  Co.  report 
that  they  are  carrying  a  complete  stock  of 
enamel  ware,  having  lately  added  several 
new  lines  in  this  class  of  goods.  "The  per- 
fection marble  ware,  for  which  we  have  the 


right  of  exclusive  sale  for  Canada,  and  which 
we  carry  in  coffee  and  tea  pots,"  said  a  re- 
presentative of  the  firm,  excels  anything  in 
this  line  which  we  have  seen.  They  are 
stamped  from  one  piece,  which  enables  them 
to  be  given  a  better  finish,  and  are  also  much 
stronger." 

The  Metallic  Roofing  Co.  of  Canada  Ltd., 
are  putting  several  new  specialties  on  the 
market  this  year,  descriptions  of  which  will 
appear  in  their  fine  new  catalogue,  which 
will  be  issued  shortly,  and  which,  by  the 
way,  promises  to  be  the  finest  catalogue  ever 
issued  by  any  roofing  concern  in  America. 

A  new  hardware  journal  has  made  its  ap- 
pearance in  the  United  States.  It  is  named 
the  "Hardware  Dealer,"  and  is  published  by 
D.  T.  Mallett  of  New  York.  It  is  to  appear 
monthly  and  is  issued  in  the  ordinary  maga- 
zine form.  The  initial  number  has  just  been 
issued  and  is  most  creditble  both  in  appear- 
ance and  subject  matter. 

A.  C.  Leslie  &  Co.  are  removing  to  more 
commodious  premises,  having  rented  the 
first  floor  at  No.  59  Bay  street.  Their  stock 
of  cutlery,  etc.,  is  more  complete  than  ever, 
and  they  are  anticipating  a  good  trade  this 
year,  as  their  last  year's  customers  are  all 
delighted  with  the  goods  supplied.  Dickin- 
son's improved  lvoride  handle  table  knives 
and  carvers  are  reported  as  giving  special 
satisfaction. 


NEW   YORK    MARKETS. 

New  York,  Jan.  18,  1894. 

Pig  Tin — The  market  is  quiet,  a  better 
demand  from  consumers  is  reported,  and 
orders  are  being  booked  at  20.00  to  2o>|c. 
The  market  closed  weak,  with  sellers  at 
$19.95.  The  London  market  is  steadier, 
with  futures  2s.  6d.  higher.  The  Metal 
Market  Report  announces  that  there  is  a 
slight  discrepancy  in  the  figures  for  the  first 
half  of  January.  Boustead  &  Co.  cable  to 
the  Exchange  675  tons  to  England  and 
America,  while  Boustead's  agents  in  this 
city  report  only  425  tons  (375  to  England 
and  50  to  America),  while  Behn,  Meyer  & 
Co.  of  Singapore  report  a  total  of  450  tons 
(400  to  England  and  50  to  America). 

Copper — The  market  is  dull  and  easier, 
with  sellers  at  10c.  The  official  figures  show 
an  increase  in  the  visible  supply  since  Janu- 
ary 1st  of  320  tons. 

Lead — The  market  is  dull  and  inclined  to 
be  easier,  with  holders  asking  3.20,  and  no 
buyers  at  better  than  3^.  The  London  mar- 
ket is  dull,  prices  having  declined  13s.  3d. 

Spelter— The  market  is  quiet,  with 
prices  unchanged  at  $3.45  to  $3.50. 


METAL  PRESERVATIVE  COMPOUND 

M,  Ghesh  of  Paris  has  discovered,  accord- 
ing to  a  contemporary,  a  new  preservative 
composition  which  adheres  strongly  to  iron, 
stee',  zinc,  copper  and  other  sheathing 
metals.  The  preserving  coating  does  not 
easily  crack  or  peel,  and  sheets  covered  with 
it  may  be  bent  or  twisted  without  showing 
any  signs  of  cracking.      The  most  violent 


vibration  of  bridges  and  viaducts  is  without 
effect.  It  is  applied  cold  like  ordinary  paint. 
When  dry,  a  layer  of  colored  paint  may  be 
added  if  desired.  Metal  sheets,  when  cov- 
ered with  it,  are  proof  against  the  strongest 
acids,  sure  as  hydrobromic,  hydcrochloric, 
hydroiodic  sulphuric,  sulphurous,  nitric,  etc. 
A  brass  sheet  remained  three  months  in  a 
sewer,  and  afterward  thirty-six  hours  in  a 
bath  of  nitric  acid,  without  the  slightest 
change.  Wood  impregnated  with  this  pro- 
duct is  said  to  be  insensible  to  change  from 
water,  damp  or  insects.  Samples  of  oak, 
pine  and  poious  woods  have  been  buried  for 
sixteen  months  in  damp  earth  without  show- 
ing any  signs  of  decay. 


PERSONAL  MENTION. 

MR.  AND  MRS.  M.  FRANKEL  have 
returned  from  their  wedding  trip  in 
the  Southern  States,  and  are  residing 
at  the  Arlington  hotel. 

M.  Mayer,  of  the  Toronto  Cutlery  Co.,  is 
in  the  United  States  transacting  business  for 
the  firm. 

L.  Frankel  has  returned  from  the  United 
States,  where  he  has  been  on  business.  He 
says :  "  I  found  business  very  flat  over  there, 
and  the  quantities  of  metal  held  by  dealers 
are  simply  enormous.  Iron  and  brass  foun- 
dries are  working  with  about  20  per  cent,  of 
their  usual  staff." 

Mr.  Chapman,  of  the  Wellandvale  Co., 
St.  Catharines,  was  in  Toronto  this  week 
looking  up  business  for  the  firm. 

C.  H.  Greenshaw,  of  Hamilton,  Man.,  is 
in  Toronto  on  business. 


The  making  of  perfect  aluminum  castings 
in  any  but  small  sizes  has  been  so  much  a 
difficulty  as  to  hinder  the  wider  uses  of  the 
new  metal.  According  to  a  contemporary, 
this  difficulty  has  been  practically  overcome, 
a  Philadelphia  firm  being  now  able  to  man- 
ufacture pure  aluminum  bath  tubs.  This 
bath  tub  is  described  as  having  an 
outside  length  of  5  feet  10  inches,  an 
outside  width  of  2  feet  g'/i  inches,  and 
an  inside  depth  of  1  foot  10  inches. 
The  thickness  of  the  tub  is  Ji  of  an  inch  and 
the  weight  140  pounds.  In  consideration  of 
the  fact  that  aluminum  can  always  be  kept 
bright,  and  that  it  will  neither  break,  chip, 
crack,  warp  or  corrode,  its  use  in  the  man- 
ner stated  gives  it  a  new  commercial  value, 
as  in  every  added  form  of  service  it  has  a 
new  demand  and  a  wider  market. — Age  of 
Steel. 

Uniformity  of  price  is  best  in  the  long  run, 
notwithstanding  the  temptation  to  vary,  says 
an  exchange.  It  is  such  an  easy  matter  to 
take  advantageof the  ignoranceof  unsuspect- 
ing customers  by  charging  an  excessive  pro- 
fit, and  so  be  enabled  to  underbid  rivals  when 
in  close  and  direct  competition,  that  the 
practice  is  deplorably  common.  This  sort 
of  thing  suggests  smartness,  and  is  very  apt 
to  trip  the  young  plumber  who  thinks  himself 
much  brighter  than  he  is.  Apparently  a  few 
dollars  may  be  gained  by  the  method  ;  but 
in  the  end  it  is  a  crippling  loss.  The  custom- 
ers who  eventually  discovers  he  has  been 
overcharged,  or  that  his  purchase  was  mis- 
represented, is  not  likely  to  go  back  to  make 
complaint,  and  he  is  certain  not  to  return 
for  the  purpose  of  buying.  Neither  will  he 
advise  his  friends  to  do  so.  The  price 
charged  should  afford  a  fair,  but  not  exhor- 
bitant  margin,  and  the  customers  should  be 
treated  impartially. 
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dropped   so   low   that  both   steel  and  iron      tically  barred  on  the   American    market  by 
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plates  are  being  brought  into  Canada." 


'ES,  stocks  in  country  hardware 
dealers'  hands  are  small,"  said  a 
wholesaler  to  me  a  couple  of 
days  ago  during  a  brief  conversation.  "In 
fact,  however,  they  have  not  been  carrying 
large  stocks  for  some  time.  The  last  time 
they  got  loaded  up  was  about  two  years  ago. 
That  was  just  before  the  nail  men  formed 
their  associations ;  and  people  stocked  them- 
selves then  in  anticipation  of  an  advance  in 
price.  Some  of  those  people  have  not  got 
rid  of  all  they  bought  yet." 


"  People  are  talking  a  good  deal  about 
hard  times,"  remarked  the  head  of  a  well- 
known  wholesale  house,  "but  payments  do 
not  reflect  it,  as  far  at  least  as  our  firm  is 
concerned.  Our  payments  are  coming  in 
nicely.  Do  you  know,"  he  added  as  he  laid 
down  his  pencil,  "that  the  financial  condi- 
tion in  this  country  is  far  ahead  of  what  it 
is  in  the  United  States.  But  I  think  that 
even  over  there  you  will  see  an  improve- 
ment before  long.  The  manufacturers  across 
the  line  are  now  turning  out  goods  at  very 
near  the  cost  price  ;  in  fact  in  some  instances 
below.  It  stands  to  reason  that  they  cannot 
go  on  that  way  much  longer  ;  and  then 
when  trade  begins  to  quicken  you  will  un- 
doubtedly see  an  appreciation  in  values." 


"  I  had  a  talk  to-day  with  Mr.  A.  Dowker, 
who  represents  some  Belgium  glass  fac- 
tories," said  a  friend  of  mine  the  other  day. 
"  You  know  he  is  in  town.  He  says  that  if 
the  Wilson  Bill  goes  through  and  the  Amer- 
ican market  is  open  to  Belgium  factories 
there  will,  in  his  opinion,  be  a  decided  ad- 
vance in  ptice.  His  reason  for  claiming  so 
is  that  the  manufacturers  in  the  United 
States  having  anticipated  that  a  change 
in  the  tariff  must  come,  have  allowed  their 
stocks  to  run  low.  'You  can  reaildy  under- 
stand,' said  Mr.  Dowker,  'that  if  the  Bel- 
gium manufacturers  get  into  that  country 
under  these  conditions  they  are  bound  to 
get  better  prices.  Glass  at  the  figures  which 
importers  are  now  quoting  the  retail  mer- 
chants of  Canada,  will  be  a  good  asset.  In 
the  meantime  the  Belgium  factories  are  not 
anxious  to  book  orders  at  to-day's  prices.' '" 


C.  H.  Greenshaw  of  Harniota,  Man.,  is 
visiting  here.  He  says  that  he  has  not 
come  to  town  prepared  to  make  any  large 
purchases,  but  reports  that  his  particular 
district  was  favored  with  better  crops  than 
most  of  the  adjoining  sections  of  the  country. 
Collections,  he  says,  are  slow. 


"The  usual  change  in  the  freights  not  hav- 
ing been  made,  we  are  still  bringing  boiler 
plates  in  under  summer  rates," said  a  broker, 
and  then  he  added  :  "  American  plates  have 


I  had  a  brief  chat  with  a  leather  belting 
man  one  day  this  week,  and  to  a  query  of 
mine  he  said  :  "Yes,  we  are  doing  a  fair 
business,  but  goodness  me,  the  competition 
is  terrible;  in  fact  some  of  it  is  nothing  less 
than  dishonest.  But — Well  I  guess  I'll  say 
no  more."     And  then  he  turned  the  subject. 

Bystander. 


ENAMELLED  WARE  IN  CANADA. 

THERE  are  now  on  the  Canadian  mar- 
ket at  least  seven  different  lines  of 
German  enamel  ware. 

German  enamel  ware  was  first  imported 
about  two  years  ago,  and  though  it  found 
considerable  sale,  it  did  not  materially  affect 
the  United  States  manufacturers  of  these 
goods.  Since  then,  however,  other  lines  of 
German  enamel  ware  have  appeared  from 
time  to  time,  each  line  being  an  improve- 
ment on  the  preceding  one,  and  they  have 
gradually  forced  the  bulk  of  the  United 
States  trade  in  these  lines  from  the  Canadian 
market,  and  the  American  manufacturers 
have  found  it  necessary  to  lower  their  prices 
in  view  of  the  strong  competition. 

Several  of  the  largest  jobbers  in  the  coun- 
try are  now  handling  the  German  enamel 
ware  entirely.  Of  course  there  are  different 
qualities  in  these  goods,  and  the  prices  for 
these  different  lines  vary. 

The  patterns  of  these  goods  also  vary 
greatly,  some  of  which  greatly  resemble  the 
American  granite  agate  ware,  while  others 
resemble  more  the  pearl  agate  ware.  There 
are  many  patterns  which  must  be  seen  to 
be  appreciated. 

The  manager  of  a  large  jobbing  and  im- 
porting firm,  who  claims  to  handle  more 
enamel  ware  than  any  other  firm  in  the 
Dominion,  speaking  on  the  subject  to  a  re- 
presentative of  Hardware,  said  :  "  There 
is  no  mistake  about  it.  The  American 
manufacturers  are  entirely  outclassed  in 
the  lines,  and  we  are  not  any,  by  the 
Germans  at  present.  We  find  them  equal  in 
every  respect  to  that  imported  from  the 
United  States,  and  they  have  a  more  attrac- 
tive appearance,  and  are  far  better  coated 
on  the  edges  and  seams.  We  can  afford  to 
sell  these  goods  at  less  than  the  other  goods 
can  be  bought ;  and  they  are  at  present  be- 
ing sold  by  wholesalers  at  ]/$  less  than  the 
American.  We  think  that  it  is  only  a  ques- 
tion of  time  when  United  States  manufac- 
turers will  be  compelled  to  again  lower  iher 
prices  and  improve  the  quality  of  their  goods, 
or  retire  entirely  from  the  Canadian  market. 
At  present  very  little  first  quality  goods  of 
American  manufacture  is  imported,  nearly 
all  of  the  enamel  ware  that  is  imported  from 
the  United  States  being  seconds,  the  finish 
of  which  is  rough  and  but  thinly  coated  on 
the  edges  and  seam?." 

The  lines  of  German  enamel  ware  that  are 
at  present  on  the  Canadian  market  are  prac- 


patents.  The  Lause  &  Gros  Jean  Manufac- 
turing Co.  having  purchased  rights  in  many 
cases  for  their  exclusive  manufacture. 


Mantels,  Grates  and  Tiles,   Office 

and  Store  Fittings  and 

Furnishings. 


TORONTO  AND  STRATFORD. 

Canada's  Greatest    Business   Schools, 

FHRTV  HOI  I  ARQ  invested  in  a  first- 
runi  I  L/ULLnnO  class  business  educa- 
cation  will  produce  highly  satisfactory  results. 

Others   have  found  it  a   paying  investment 
Why  don't  you  try  it  ? 

Write  for  catalogues. 

SHAW  &  ELLIOTT,  Principals. 


BERGER  BROS. 


Tinners'  Hardware 
and  Roofers'  Supplies. 


The  best  Eave  Trough  Hangers  and  Pipe  Fasteners 
on  earth.  Berger's  Long  Eave  Gutter,  Pipe  Hooks  and 
Fasteners  of  every  description.  Also  Ridging,  Crest- 
ings,  Finals,  Registers  and  Ventilators.  Don't  buy  un- 
til you  have  our  price.     Samples  and  catalogue  free. 

237  ARCH  ST.,   PHILADELPHIA,    PA. 


YOU  LOSE 

MORE 
THAN  WE  DO 

BY  NOT 
ADVERTISING 

IN  THIS 
JOURNAL 
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HIGH-SPEED  LOCOMOTIVE  TEST. 

THE  famous  English  locomctive,  'James 
Toleman,'  built  by  Westwood  &  Win- 
by,  of  London,  and  which  Mr.  Winby, 
its  designer,  claims  is  superior  to  any  En- 
glish or  American  engines  ever  built,  is  to 
be  put  into  service  shortly  upon  the  Chicago, 
Milwaukee  and  St.  Paul  road  between  Chic- 
ago and  Milwaukee.  It  will  be  run  in  the 
fast  passenger  service  between  these  points. 
Mr.  Winby  (says  an  exchange)  has  been 
trying  for  some  time  to  get  up  a  trial  of 
speed  between  his  and  some  other  well- 
known  engine,  preferably  the  New  York 
Central  No.  999,  the  Columbia  of  the  Bald- 
win Locomotive  Works,  now  in  freight  ser- 
vice on  the  Milwaukee  road,  or  the  Queen 
Empress  of  the  London  and  Northwestern, 
but,  apparently,  on  the  ground  that  such  a 
test  would  really  prove  nothing,  there  has 
been  no  acceptance  to  his  challenge.  Such 
a  test  as  is  now  settled  upon  will  be  of  in- 
finitely greater  value  to  Mr.  Winby  and  the 
railway  public  at  large  than  any  s;ngle  test 
possible  could  be  ;  and  whether  it  proves 
what  Mr.  Winby  expects  or  not,  the  value 
of  his  type  of  engine  will  be  more  definitely 
determined  than  in  any  other  way.  Cer- 
tainly no  man  ever  exhibited  a  more  abid- 
ing faith  in  the  machine  of  his  design,  or 
followed  it  to  a  decisive  test  with  greater 
ardor,  than  has  Mr.  Winby  in  the  present 
instance. 


GROUP  OF  NIAGARA  INDUSTRIES. 

THE  harnessing  of  Niagara  to  the  in- 
dustrial service  of  man,  says  Age  of 
Steel,  is  so  far  and  so  assured  a  fact 
that  capital  and  enterprise  have  grouped 
their  several  industries  in  the  vicinity  of  the 
Falls.  The  first  on  the  list  to  appropriate 
the  power  will  be  the  Niagara  Falls  Paper 
Company,  prepared  to  use  3,000  horse  power 
as  a  commencement. 

Another  of  the  largest  and  earliest  con- 
sumers of  power  will  be  the  Pittsburg  Reduc- 
tion Company.  They  will  use  a  current 
equivalent  to  about  3,000  horse  power  in  the 
reduction  of  aluminum.  The  transmission 
of  power  on  the  completion  of  the  necessary 
plant  will  be  extended  to  factories  to  be 
erected  in  the  locality.  It  will  also  be  car- 
ried to  Buffalo  and  other  points.  Plans  are 
also  being  formulated  and  experiments  made 
to  determine  the  practicability  of  its  use  in 
propelling  boats  on  the  Erie  canal.  There 
can  be  no  question  but  that  as  success  in  in- 
itial plants  is  demonstrated  the  demand  for 
service  will  gradually  increase.  As  an  en- 
gineering achievement  it  is  already  a  triumph 
of  practical  science,  and  as  a  servant  to  in- 
dustry it  will  be  equally  conspicuous. 

According  to  Prof.  Unwin  power  can  be 
transmitted  by  compressed  air  to  a  distance 
of  30  miles  in  a  30-inch  main,  with  an  effici- 
ency of  from  59  to  73  per  cent,  if  reheated, 
and  40  to  50  per  cent,  if  used  cold.  The 
Niagara  Falls  Power  Company  are  erecting 


a  50,000  horse-power  electric  station  on  the 
main  canal.  The  main  canal  is  188  feet 
wide,  17  feet  deep  at  the  river,  narrowing  to 
1 16  feet  in  width,  but  keeping  the  same  depth 
throughout  its  entire  length  of  1,260  feet. 
The  power  house  being  built  is  of  stone,  with 
a  steel  frame,  and  lined  with  enameled  brick. 
The  distribution  of  power  will  be  through 
underground  conduits  radiating  to  the  points 
where  service  is  needed.  It  is  needless  to 
say  that  the  best  of  engineering  skill  has 
been  employed  in  this  wonderful  enterprise, 
and  that  in  all  its  departments  of  service  the 
same  master  hand  is  observable,  and  that  so 
far  as  the  transmission  of  power  is  suscep- 
tible of  development  it  will  be  utilized  to  the 
utmost-  It  is  impossible  to  predicate  the 
economic  results  of  this  enterprise,  not  only 
in  local  industries,  but  as  compelling  like 
methods  where  available  elsewhere. 


LIGHT  WITHOUT  HEAT. 

TO  the  speculative  mind,  writes  Lieut. 
F.  Jarvis  Patten  in  The  Electrical 
World,  none  of  the  possible  future 
applications  of  electricity  is  more  attractive 
and  none  so  full  of  immediate  interest  as 
the  possibility  that  seems  almost  within  our 
grasp  of  obtaining  light  without  heat,  of 
making  the  light  waves  without  the  heat 
waves  that  have  thus  far  always  been  at  the 
same  time  the  companion  and  the  burden 
of  all  artificial  light.  The  time  is  ripe,  and 
the  exact  science  of  the  day  seems  all  but 
ready  and  willing  to  give  the  analysis  of 
two  great  problems,  the  answer  to  either  of 
which  would  stand  the  crowning  achieve- 
ment of  a  century  of  progress  in  the  applica- 
tion of  nature's  secrets  to  the  requirements 
of  daily  life.  One  of  these  —  the  navigation 
of  the  air  —  seems  to  be  a  mechanical  prob- 
lem only,  while  the  other  —  the  production 
of  light  without  heat  —we  may  as  confidently 
say  is  only  a  question  of  properly  handling 
the  electric  current.  Nature  presents  us 
with  beautiful  examples  of  both  solutions, 
but  guards  jealously  the  key  to  her  method 
of  operation,  by  which  well-known  forces 
are  made  to  do  the  apparently  impossible 
thing,  and  it  is  equally  beyond  our  science 
to-day  to  explain  how  the  bird  soars  aloft 
on  motionless  wing  and  how  the  glow  worm 
emits  a  gleam  of  light  without  a  ray  of  heat. 
But  they  do  it, and  the  many  imitators  of  the 
bird  will  soon  be  equalled  by  those  who  are 
chasing  the  firefly's  secret.  What  nature 
does  with  nature's  forces  man  should,  and, 
doubtless  will,  be  able  to  do  with  a  full 
knowledge  of  those  forces  and  a  better  com- 
prehension of  the  method  by  which  nature 
applies  them.  Who  shall  say  which  is  the 
more  difficult  accomplishment,  the  produc- 
tion of  an  artificial  ruby  or  the  production 
of  an  artificial  light  without  heat  ?  There 
is  no  certainty,  indeed,  that  the  latter  will 
not  come  from  the  hand  of  the  chemist 
first.  We  are  only  too  prone  to  hastily 
write  that  down  as  the  impossible  which  is 


simply  not  yet  done,  and  our  last  achieve- 
ment as  the  most  difficult  of  all  accomplish- 
ments Let  us  not,  however,  forget  that  the 
chemist  has  striven  for  more  than  a  century 
to  make  the  artificial  stone  with  commend- 
able success,  and  the  mechanic  has  striven 
a  century  to  navigate  the  air,  while  the 
electrical  engineer  has  wrestled  but  a  com- 
paratively short  time  with  the  problem  of 
light  without  heat,  and  has  already  shown 
that  the  solution,  far  from  being  impossible 
on  the  line  of  his  attack,  is,  indeed,  a  reason- 
able expectation  of  another  decade  of  elec- 
trical advance. 


IN  THE  GOOD  OLD  DAYS. 

How  plainly  I  can  see  it,  the  shop  of  Silas 
Dean  ! 
On  the  big  open  square,  where  the  child- 
ren used  to  play, 
With  its  grey  wooden  shutters  and  its  door 
of  faded  green, 
Which    I  used   to  bar  and  fasten  at  the 
close  of  the  day. 

There's  the   long  wooden   counter  and   its 
ledger  for  the  day, 
And  the  floor  newly  sprinkled  and  swept 
in  groove  and  tongue  ; 
On  the  shelves,  in  the  windows,  from  the 
ceiling,  in  array, 
Gleam  the  kitchen's   bright   utensils   for 
housewives  old  and  young. 

To  no  one  branch  restricted  was  the  tinner 
bright  of  old, 
A  man  of  truest  genius,  he  glorified  in  his 
craft  ; 
For  he  could  pipe  a  furnace,  or  make  a  can- 
mould, 
Set  up  a  pump,  roof  and   "  spout  it,"  or 
figure  from  a  draft. 

There's  the  group  of  weekly  peddlers  get- 
ting ready  for  their  trip, 
With  carts  on  Monday  morning,  all  drawn 
up  to  refill, 
With   dish  kettles,  tea  kettles,  bread  pans 
and  drip, 
Dippers,  cups  and  muffin  rings,  to  fill  out 
the  bill. 

What  odds  and  ends  those  peddlers  brought 
in  barter  for  our  wares, 
Bibles,  books  and    pamphlets,   songs  of 
every  hue  and  kind  ; 
Pewter  mugs  and  candlesticks,  iron  tongs  in 
pairs, 
Metals,  brass  and  copper,  in  their  wagons 
strapped  behind. 

But  times    have  changed  since  then,  boys, 
and  business  methods  too  ; 
And  all  that  you  can  hear  is  nothing  but 
machine  !  machine  ! 
It  has  spoiled  the  tinners'  handicraft,  their 
lable  and  true  blue, 
That  the  workmen  used  to  wear  in  the 
days  of  Silas  Dean. 

M.  K.  Sullivan. 
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JOHN  WILSON'S 


and  Steels, 

Farriers'  and 
Shoe  Knives 

Are  the  Best  in  the  World. 


TRADE 


«>♦ 


MARK. 


SOLDER. 

Half-and-Half  Solder. 
Plumber's  Solder. 

Refined  Metal  Solder. 
Triangular  Solder. 


We  guarantee  all  OUR   GOODS!     If  found 
unsatisfactory  can  be  returned  at  our  expense. 


Toronto  Smelting  /Refining  Works 

92  and  94  Queen  St.  E.,  TORONTO. 

MIXED  PAINTS 


TRADE    MARK 


The 

Unicorn 

Brand 


Has  now  the  leading  reputation  for  purity 
and  durability  in  Canada. 
They  are  sold  all  over  the  Dominion. 
Manufactured  only  by 

A.  RAMSAY  &  SON,  MONTREAL 

ESTABLISHED  1842. 


Canada  Iron  furnace  Co,,  Ltd. 

Manufacturers  of 

CHARCOAL   PIG   IRON 

MONTREAL. 

brand  "C.  |.  F."  THREE 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO.  E.  DRUMMOND, 

Managing  Director  and  Treasurer 


BUSINESS   CHANCE. 

Advertisements   inserted    under   this  heading 
two  cents  per  word  each  insertion. 


STORES  and  Offices  to  rent  in  The  Thomson 
Bros.  Block,  Calgary,  a  three  story  stone 
building,  plate  glass  front,  heated  with  hot 
water,  lavatory,  closets,  etc.,  most  central  loca- 
tion in  the  city,  ready  for  occupation  in  about 
a  month.    Address,  THOMSON  BROS.,  Calgary. 


FEATHER  DU5TER5 

Our   Dusters   are   away  in  advance  of  any 

other  duster  made  by  any  other  firm  in 

America.     Prices  the  lowest. 

DEARBORN   DUSTER    CO.,  CHICAGO. 

Frank  Holt,  Agent,  81  coibome  street,  Toronto 


Francis  Myde  &  Go. 
Builders'  zssivsts^ 

QllllllllOQ     Flint  Glazed  Sevv- 
OllUUllUU     erage  Pipes,  Fire 
*■  *  Bricks    and     Fire 

Clay  Agricultural  Drain  Tiles, 
White  Enamelled  Bricks  and  Tiles 
for  walls.  Best  brands  London  Port- 
land Cement. 

STORES  AND  YARDS : 

King,  Queen  and  Wellington  Sts.,  Montreal 


TO   THE    TRADE 


Targets. 

we  control  the  sale   #    Hamilton,  Blue  Rock 

of  the  famous  •* 


an 


d  Expert  Traps 


Send  for  samples  and  get  our  prices.     Targets  well  packed  and  no 
second  handling.     Shipped  direct  from  factory  in  Hamilton. 


THE  BOWMAN  HARDWARE  and  SPORTING  GOODS  GO. 

HAMILTON,    ONT. 


BLACK 
DIAMOND 


FILE 
WORKS, 


21   Richmond  St.,  Philadelphia,  Pa. 

MANUFACTURERS  OF 

Mill  Sawfiles  with  two  Round  Edges  for  Hand  Saws. 
Douhle  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  _  Lightning  Sawfiles. 

EVERY  OTHER    DESCRIPTION  OF  SAW   FILES. 
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LEARNING  A  TRADE. 

AN  exchange  tells  a  story  of  a  young 
man  who  was  a  boarder  at  one  of 
those  so-called  select  establishments 
commonly  called  "  hasheries,"  where  every- 
one except  the  cook  was  on  his  or  her  best 
behavior.  He  was  well-dressed,  gentlemanly 
and  agreeable,  and  no  one  found  the  slightest 
cause  for  objecting  to  his  presence  around 
the. table  until  it  was  discovered  that  he  was 
a  common  machinist,  working  by  the  day  in 
one  of  the  local  factories.  Then  there  was 
a  howl  and  a  kick,  and  the  punctilious  hos- 
tess at  so  much  a  week  was  obliged  to 
notify  the  aforesaid  young  man  that  his 
presence  in  such  select  company  was 
decidedly  objectionable  and  must  be  re* 
moved.  The  other  very  genteel  board- 
ers could  not  venture  social  contam- 
ination by  associating  with  any  one  who 
worked  at  the  trade  !  Not  they.  Their 
hands  were  untouched  by  the  grime  of  toil 
and  they  could  not  meet  those  of  a  common 
workman.  So  the  young  man  left.  No 
sconer  had  he  gone  than  it  was  again  dis- 
covered that  he  was  the  son  of  the  proprie- 
tor of  the  factory,  who  had  been  placed 
therein  to  learn  his  father's  trade  in  order 
that  he  might  fit  himself  as  a  successor  to 
that  father's  business  and  wealth.  Then 
there  was  another  howl.  They  wanted  him 
back  again,  thinking  of  the  influence  he 
could  extend  in  their  behalf.  But  he  didn't 
return  and  the  howlers  are  still  a-howling. 

The  force  of  this  seemingly  unimportant 
narrative  lies  in  its  application.  Here  was 
a  young  man  whose  opportunities  for  diver- 
sified employment,  for  pursuit  of  the  profes- 
sions or  for  a  life  of  comparative  ease  were 
only  equalled  by  the  father's  wealth  and  in- 
clination. Yet  he  chose  the  hard  work  of  a 
machinist  and  the  individual  loss  of  social 
caste  and  set  about  acquiring  a  knowledge 
of  the  business  that,  as  directed  by  the  father, 
had  made  his  own  career  and  success  a  pos- 
sibility if  not  an  accomplished  fact.  And 
the  reverse  of  this  is  just  what  is  the  trouble 
with  so  many  young  men  of  the  present  day. 
The  parents  have  won  their  way  through  life 
with  nothing  to  aid  them  save  their  native 
tact,  skill  and  perseverance.  They  may 
have  been  "  in  trade."  They  think  their  son 
is  intended  for  better  things,  and  so  they 
train  him  in  one  of  the  overcrowded 
professions,  or  he  may  have  chosen 
the  course  for  himself.  He  may  fail  because 
of  this  very  overcrowding  or  through  his  own 
natural  or  enforced  limitations.  In  many 
thousands  of  cases  he  does  so  fail  and  must 
begin  over  again.  But  when  and  at  what 
shall  he  begin  ?  or  is  he  to  be  numbered 
among  the  long  list  of  drones  or  incapables? 
If  he  had  learned  a  trade,  would  he  have  to 
answer  either  of  these  questions,  or  else  have 
them  answered  for  him  ?  A  knowledge  of 
any  life-supporting  trade  should  be  given  to 
every  young  man,  no  matter  what  may  be 
his  supposed  stock  of  brains  or  the  extent  of 


the  family  wealth.  Wealth  may  disappear 
and  even  brains  may  be  over-rated,  but  a 
technical  skill  is  not  subject  to  discount  and 
always  has  au  even  chance  with  the  rest  of 
the  world.  Teach  the  boys  a  trade  and  let 
them  choose  their  own  way  in  life.  Then, 
there  will  be  fewer  failures. 


COST  KEEPING. 


NOTWITHSTANDING  its  vital  im- 
portance, says  Metal  Worker,  the 
matter  of  accurately  obtaining  the 
cost  of  a  manufactured  product  in  detail,  or 
parts  of  machines,  frequently  receives  but 
meager  attention.  The  annnal  balance,  or 
may  be,  deficit,  is  taken  as  a  measure  of  the 
relation  between  the  total  cost  and  the  sell- 
ing price  of  the  aggregate  product,  but  just 
where  money  is  lost  and  just  where  it  is 
made  is  by  no  means  so  definitely  known. 
Doubtless  in  almost  every  manufacturing 
business  handling  a  variety  of  goods  certain 
classes  serve  by  their  large  profits  to  carry 
along  the  others,  which  could  not  stand  by 
themselves. 

Even  such  cost  keeping  systems  as  are  in 
operation  in  some  concerns  are  often  so 
crude  or  general  in  their  character  as  to  pre- 
clude the  possibility  of  obtaining  accurate 
detailed  information.  Then,  too,  methods 
are  sometimes  incorrect  or  misleading.  The 
foundryman  who  merely  knows  that  the 
average  cost  of  his  completed  castings  is  so 
much  per  pound  is  in  no  position  to  com- 
pete in  prices  on  close  estimates  with  the 
man  who  knows  individually  the  cost  of  his 
iron  in  the  ladle,  and  the  average  expense 
for  snagging,  pickling,  rattling,  etc.,  so  that 
he  may  thereto  add  his  known  or  carefully 
estimated  cost  of  molding. 

Obviously  the  same  holds  to  an  even 
greater  extent  in  machine  mannfacture, 
where  the  more  detailed  the  information  the 
more  serviceable  it  becomes  in  determining 
where  to  cut  in  the  cost  or  upon  what  figure 
to  decide  for  a  selling  price. 

The  indefinite  item  of  factory  or  establish- 
ment expenses,  covering  fixed  charges  and 
to  be  added  to  the  net  cost  of  the  article, 
frequently  leads  by  its  improper  application 
to  a  distortion  of  the  values.  This  can  be 
avoided  only  in  so  far  as  the  various  items 
of  this  expense  are  charged  directly  to  the 
article  made,  rather  than  lumped  with  others 
in  a  general  percentage. 

Nothing  is  more  evident  than  that  no  one 
system  of  cost  keeping  is  applicable  to  all 
classes  of  manufacture.  The  following  gen- 
eral scheme  appears,  however,  well  fitted  to 
the  average  establishment  making  a  variety 
of  articles  of  reasonable  size  : 

In  the  first  place,  the  hours  of  labor  for 
which  man  is  to  be  paid  and  the  time  which 
he  devotes  to  any  given  article  or  process 
are  kept  entirely  separate.  Time  under  the 
first  heading  is  kept  by  any  approved  check 
or  time  clock  system,  and  the  pay  roll  made 
up  therefrom.     But  the  labor  upon  the  speci- 


fied piece  is  recorded  upon  a  time  slip 
giving  order  number,  hours  worked,  name  of 
piece,  chatacter  of  work  performed  thereon, 
and  number  of  tool  employed  to  perform  the 
work.  This  is  signed  by  the  workman,  and 
as  soon  as  the  operation  is  completed  passes 
to  the  foreman,  who  duly  inspects  and  coun- 
tersigns it. 

At  stated  intervals,  preferably  every  morn- 
ing, these  slips  are  collected,  together  with 
any  orders,  sketches,  stock  memoranda  or 
the  like  relative  to  the  same  completed 
work.  These  records  are  all  filed  in  a  single 
envelope  properly  inscribed  and  numbered. 
There  thus  accumulates  from  day  to  day  a 
complete  record  of  the  progress  of  the  work, 
which  may  be  consulted  at  any  time.  When 
all  slips  and  orders  are  collected  the  filled 
envelope  stands  as  a  complete  record  of  all 
written  orders  given,  of  the  date  of  their  ful- 
fillment, of  the  total  amount  of  stock  used, 
and  a  detailed  individual  record  of  all  work 
done. 

In  a  piece  work  shop,  piece  work  receipts 
properly  signed  by  the  inspector,  take  the 
place  of  the  time  slips,  but  still  continue  to 
show  the  progress,  and  when  checked  up  by 
piece  work  price-lists  also  determine  the 
cost.  Outside  work  upon  installation,  orders 
to  the  purchasing  agent,  corrections  of 
orders  and  the  like  all  go  into  the  envelope 
with  the  rest. 

The  marked  value  of  this  system  lies  in 
the  facts  that  no  clerical  work  is  required, 
unless  the  cost  of  the  given  article  is  to  be 
figured,  and  that  at  any  time,  no  matter  how 
distant  from  the  date  of  completion  of  the 
order,  the  full  record  may  be  taken  from  the 
files  and  the  detailed  cost  determined.  This 
is  an  important  feature  where  goods  are 
built  to  be  sold  at  standard  prices  and  costs 
require  to  be  figured  only  at  intervals. 

This  system  in  actual  operation  has  shown 
itself  readily  adaptable  to  existing  circum- 
stances, elastic  to  a  remarkable  degree  and 
free  from  the  inconvenience  of  many  book 
systems,  where  many  pages  must  be  scanned 
to  obtain  all  the  time  chargeable  to  a  given 
order. 


TO  UTILIZE  LONG  SAULT  RAPIDS. 

W.  R.  Hitchcock,  an  expert  electrician, 
who  has  been  employed  by  the  Westing  - 
house  Co.  in  Canada,  the  United  States  and 
Australia,  and  was  prominently  connected 
with  their  display  at  the  World's  Fair,  was 
in  Cornwall,  Ont.,  last  week.  He  had  asso- 
ciated with  him  several  American  capitalists 
for  the  purpose  of  developing  the  power  of 
the  Long  Sault  Rapids,  made  feasible  by 
the  building  of  the  Sheik's  Island  darns. 
Their  plan  is  to  develop  5,000  horse-power 
and  convey  it  on  wires  to  Cornwall,  a  dis- 
tance of  five  miles,  for  the  purpose  of  run- 
ning an  electric  street  railway  connecting 
the  mills  and  principal  parts  of  the  town 
with  the  Grand  Trunk  Railway  station.  A 
line  to  Monklands  is  also  thought  practica- 
ble, as  this,  by  connecting  the  town  with 
the  Canadian  Pacific  Railway,  would  give 
the  town  the  much-needed  railway  competi- 
tion. Mr.  Hitchcock  has  asked  the  Town 
Council  of  Cornwall  to  appoint  a  committee 
to  confer  with  him  on  this  subject. 
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Tempered  Steel 
Wire  Trace  Chains 


A  pair  of  these  trace  chains 
.  .  have  a  breaking  strain  of 


4,500  LBS. 

PRICES  REDUCED  FOR  1894. 

he  B.  Greening  Wire  Co.,  Ltd.,  Hamilton,  Canada. 


WRITE     FOR     CATALOGUE. 


GEO.  A.  COWAN,  Montreal  Agent,  204  St.  James  St 


Fuel  is  a  Large  Item  in  Your  Expense  Acconnt 

CUT  IT  DOWN  ONE-THIF.D 

Bv  covering  your  Steam  Pipes  and  Boilers  with  8ECTIONAL  MINERAL 
WOOL  COVERING,  preventing  condensation  and  loss  of  steam. 

Others  have  done  it,  why  not  you  ?    Full  line  ASBESTOS  GOODS 
on  hand 

Ganadian  Mineral  Wool  Co.,  Ltd., 

Ill  BAY  STREET,  TORONTO. 
GEO.  R.  THOMPSON  &  CO.,  Manitoba  Agents,  Winnipeg. 


W.  &  S.  BUTCHER,  Sheffield,  England,  Makers  for  over  ONE  HUNDRED  YEARS 

of  the    celebrated    "WADE    &    BUTCHER"     Razors,    and    the    Original    Manufacturers 
of  Hollow  Ground  Razors,  can  with  confidence  highly        ^-^         /sa  <tk\<t7d /73  r?  r\  r?  w 

recommend  their  goods  and  particularly  their  V2J/  *™^f3jT.C7 vi<Wm.<J\>WZ>  Pgf 
Brand  as  being  the  most  perfect  Extra  Hollow  Ground  Razors  ever 
manufactured  and  especially  suited  for  the  use  of  Barbers  and  for  priv- 
ate use.  Genuine  Razors  are  marked  with  one  of  the  following  Corpor- 
ate Trade  marks  : 


WADE  &  BUTCHER, 
SHEFFIELD,  ENGLAND. 


OR 


® 


■* 


OR 


FOR  SALE  BY  AM,  DEALERS  IN  HARDWARE,  CUTLERY  and  FANCY  GOODS 


JAMES  HUTTON  &  CO.,  Agents, 


Montreal 


M 


ard  Wear  Paper 


FOR- 


Hardware  Men 

Manillas,  Brown  Wrapping, 
Hardware  Manilla  .   .   . 
Leather  Manilla,  Etc.,  Etc. 


PflPE^ 


We  can  supply  Paper  of  all  Grades,  in  any  size  or  weight, 
at  the  best  prices  and  most  favorable  terms.  Write  us 
for  samples  and  quotations. 


TORONTO  BRANCH  :  29  Front  St.  West. 
MONTREAL  BRANCH  :  318  St.  James  St. 


THE 


E.  B.  EDDY  CO.,  Hull,  Canada 
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ABOUT  PNEUMATIC  TYRES. 

MR.  JUSTICE  BURBIDGE  delivered 
judgment  in  the  Exchequer  Court, 
last  week,  at  Ottowa,  in  one  of  the 
most  important  patent  cases  which  have 
come  before  him  since  jurisdiction  to  hear 
these  cases  was  transferred  from  the  Depart- 
ment of  Agricultnre  to  the  Exchequer  Court. 
It  was  the  case  of  the  Queen  v.  Laforce,  an 
action  wherein  Thomas  B.  Jeffrey,  of  Chic- 
ago, 111,,  cycle  manufacturer,  sought  to  re- 
peal letiers-patent  for  an  improvement  in 
pneumatic  tyres  granted  to  the  defendant  as 
assignee  of  her  husband,  Hippolyte  Joseph 
Laforce,  of  Toronto.  This  tyre,  as  applied 
to  bicycles,  came  into  use  in  1890.  Laforce 
struck  upon  the  idea  in  April,  1891,  and,  in 
company  with  his  brother,  made  a  rim  and 
tyre  complete,  in  May  following.  On  3rd 
August,  same  year,  he  applied  for  patent  in 
Canada,  and  on  2nd  December,  1891,  ob- 
tained it.  Two  months  earlier  than  the  date 
of  Laforce's  invention,  Jeffrey  invented  sub- 
stantially the  same  device  in  the  United 
States,  and  disclosed  the  character  of  the 
same  to  his  partner  and  his  patent  solicitor 
in  confidence.  He  subsequently  obtained  a 
United  States  patent  for  the  same,  and, 
after  Laforce's  patent  was  issued,  applied  for 
a  Canadian  patent.  The  facts  in  evidence 
showed  that  neither  Laforce  nor  the  public 
at  large  had  any  knowledge  of  Jeffrey's  in- 
vention when  he  applied  for  his  patent. 
Judge  Burbidge  mainted  the  validity  of  La- 
force's patent,  and  gave  judgment  in  his 
favor  with  costs.  The  legal  points  decided 
by  this  case  are  :  1.  That  under  the  patent 
laws  of  Canada,  a  prior  foreign  invention, 
of  which  the  public  has  no  knowledge,  or 
means  of  knowledge,  is  not  sufficient  to  de- 
feat a  patent  issued  to  an  independent 
Canadian  inventor.  2.  That  the  drawing 
annexed  to  a  patent  may  be  looked  at  by 
the  court  to  explain  or  illustrate  the  specifi- 
cation. 


TEN  FEET  OF  SOLID  ORE. 

KOOTENAI  Mining  and  Development 
Company  are  pushing  another  hund- 
red feet  of  their  tunnel. 
Ten  feet  of  shipping  ore  that  runs  97 
ounces  in  silver  and  79  per  cent,  lead  was 
struck  early  in  the  week  at  Ainsworth. 
The  find  was  made  in  cross  cutting  on  the 
joint  tunnel  of  the  Little  Donald  and  Little 
Phil.  It  is  one  of  the  most  valuable  dis- 
coveries in  the  northern  mining  country 
for  a  long  time  past.  The  owners  of  the 
Little  Phil  are  the  popular  Captain  Hay- 
ward,  of  the  steamer  Nelson  and  Tom  Mc- 
Govern.  The  Little  Donald  is  the  property 
of  John  F.  Stevens  of  the  engineering  de- 
partment of  the  Great  Northern  railroad. 

A  well-known  mining  broker  said  the  other 
day  that  he  had  carried  the  Little  Phil  on 
his  list  two  years  for  an  offer  of  $4,000. 
Mr.  Stevens'  claim  is  somewhat  more  valu- 
able, however,  for  he  recently  bought  the  in- 


terest of  his  partner,  John  C.  Davenport,  the 
consideration  being  understood  to  be  $5,000. 
Mr.  Stevens  has  never  offered  his  claim  for 
sale.  Both  properties  are  increased  many 
times  in  value  by  the  strike.  Ainsworth  is 
jubilant  over  the  news. 

The  claim  is  on  the  waggon  road,  half  a 
mile,  as  the  crow  flies,  from  Ainsworth.  Un- 
der present  conditions  it  is  said  that  the  cost 
of  placing  ore  on  the  boats  will  not  exceed 
40  cents  per  ton.  An  assay  of  ore  from  the 
Wakefield  mine,  adjoining  the  Kootenai  Min- 
ing and  Development  Company,  has  been 
made,  which  resulted  in  a  showing  of  $150 
in  gold  to  the  ton. 


SERMON  TO  YOUNG  MEN. 
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'HATSOEVER  thy  hand  findeth 
to  do,  do  with  all  thy  might,"  is 
what  Wanamaker  is  reported  by 
a  Philadelphia  paper  to  have  said.  Work 
enthusiastically,  work  persistently,  work  un- 
complainingly, work  because  it  is  your  first 
great  duty.  Work  because  your  labor  gives 
you  a  livelihood,  and  in  time,  with  thrift,  in- 
independence.  Be  thorough  in  everything 
you  do.  Put  your  soul  into  your  work  if  it  is 
intellectual,  and  your  body  if  it  is  physical. 
Do  nothing  in  a  half-hearted  way  nor  in  an 
unfinished  manner.  Life  is  too  short  to  be 
wasted  in  weak  efforts  and  half-completed 
things.  Bend  all  your  energies  to  what  you 
are  doing  and  do  it  in  the  best  possible  way. 
Cultivate  concentration  of  purpose  and 
energy.  Avoid  vacillation  and  hesitancy, 
for  they  sap  the  foundations  of  success. 

Calmly  and  dispassionately  determine 
your  course,  being  sure  that  it  is  a  right  and 
manly  one,  and  then  with  vigor  and  direct- 
ness, with  patience  and  persistence,  labor 
indefatigably  for  the  end  in  view.  If  ob- 
stacles present  themselves  remove  or  sur- 
mount them.  If  disappointments  come,  bear 
them  manfully  and  cheerfully,  without 
abatement  of  effort  or  loss  of  confidence  in 
the  ultimate  success  of  your  labors. 

Be  thrifty, because  thrift  is  the  keystone  of 
independence.  Extravagance  is  worse 
than  folly ;  it  is  a  crime,  Wasteful  use  of 
the  results  of  labor  is  equivalent  to  throw- 
ing away  brain  and  muscle  and  squandering 
vitality.  Thrift  is  the  handmaid  of  industry 
and  the  offspring  of  civilization  The  sav- 
age knows  it  not.  It  is  the  mainspring  of 
individual  independence  and  of  national 
prosperity.  There  is  nothing  disgraceful  in 
a  prudent  and  proper  economy,  but  there  is 
in  wastefulness  and  profligacy.  A  spend- 
thrift is  but  little  removed  from  a  fool.  If 
his  money  is  spent  for  evil  purposes  he  is  a 
criminal.  Thrift  is  nothing  more  nor  less 
than  looking  out  for  to-morrow;  laying  away 
for  a  rainy  day  ;  providing  for  the  helpless 
ones  in  the  event  of  death  and  for  independ- 
ence in  declining  years. 

Build  up  character!  It  is  the  mainstay  of 
every  man,  every  community,  every  nation 
and  every  age.  Its  formation  is  a  slow  pro- 
cess, and,  like  education,  continues  from  the 
cradle  to  the  grave. 


SOME  BUSINESS  ADVICE. 

WHAT  a  life  trader  business  is  to 
many.  What  perturbation  of  mind  ! 
What  struggling  and  scratching,  and 
shifting,  and  lying,  cheating  and  haggling, 
are  practiced  every  day  by  the  many  in  the 
struggle  to  make  money!  What  constant 
comparison  is  being  made  between  the  suc- 
cessful and  the  unsuccessful !  Of  the  thou- 
sands who  embark  in  business  how  few  suc- 
ceed! And  why?  Because,  says  and  ex- 
change, but  few  know  any  of  the  secrets  of 
success,  or  knowing  them,  do  them.  Many 
try  some  supposed  short  cut  to  wealth,  and 
step  into  quicksand  at  once.  Most  think 
success  a  matter  of  chance  or  good  fortune  ; 
but  after  a  short  business  life  have  a  sad 
awakening  to  their  mistake.  If  men  would 
stop  pining  for  wealth  and  clear  their  minds 
sufficiently  to  absorb  the  following  advice, 
and  would  be  guided  by  it,  there  would  be 
little  doubt  of  their  realizing  their  hopes. 

Let  the  business  of  everybody  else  alone, 
and  attend  earnestly  to  your  own ;  don't  buy 
what  you  don't  need,  or  feel  certain  you  can 
create  a  demand  for ;  use  every  hour  to  ad- 
vantage, and  study  to  make  even  leisure 
hours  useful ;  think  twice  before  foolishly 
spending  a  shilling,  remember  you  will  have 
another  to  make  for  it, and  should  you  spend 
as  fast  as  you  make,  you  need  only  hope  for 
a  tread-mill  existence;  look  after  your  busi- 
ness largely  in  the  spirit  of  light-hearted- 
ness ;  buy  judiciously,  sell  fairly,  and  keep 
a  close  eye  to  the  profits ;  look  after  accounts 
closely  and  regularly,  if  you  find  an  error 
trace  it  out,  and  keep  stirring  slow  accounts. 
Should  a  stroke  of  misfortune  come  upon 
you,  retrench,  work  harder,  but  never  fly 
the  track.  Confront  difficulties  with  un- 
flinching perseverance  and  good  humor, 
and  they  will  disappear  like  fog  before  sun- 
shine. 


AN  UNLUCKY  THIRTEEN. 

"  Ever  sit  down  at  a  table  where  there 
were  just  thirteen  ?"  asked  the  man  in  the 
shaggy  ulster. 

"  Once,"  replied  the  man  with  the  white 
spot  in  his  moustache. 

"  Well,  you  never  observed  that  any  bad 
luck  followed  it,  did  you  !" 

"  Why — haw — yes.  Bad  luck  for  most  of 
the  thirteen." 

"Any  of  them  die  ?" 

"  Not  that  I  know  of.  Never  heard  of 
any  of  them  dying." 

"Not  enough  victuals  to  go  around?" 
queried  the  man  with  the  snub  nose. 

"Who's  talking  about  victuals?  There 
wasn't  any  victuals." 

"  I  thought  you  said  you  sat  down  to  a 
table  where  there  were  thirteen  persons." 

"  That's  what  I  said.  The  table  was  in  a 
lawyer's  office.  It  was  a  meeting  of  credi- 
tors. There  were  twelve  of  them.  I  was 
the  other  man." 

There  was  a  long  pause,  and  then  the  man 
with  the  baggy  trousers  inquired  : 

"  In  what  way  did  the  meeting  prove  un- 
lucky, if  I  may  ask?" 

"  None  of  'em  ever  got  a  blamed  cent  out 
of  me,"  answered  the  man  with  the  white 
spot  it  his  moustache,  heaving  a  deep  sigh. 
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BUSINESS  CHANGES. 

DIFFICULTIES,  COMPROMISES,  ASSIGNMENTS. 

F.  Jacques,  carriage  maker,  Woodstock, 
has  assigned. 

Henry  &  Burke,  hardware,  Montreal,  have 
obtained  an  extension. 

Mrs.  R.  J.  McLaughlin,  general  merchant, 
Wallaceburg,  has  assigned. 

A.  C.  McEown  &  Co.,  general  merchants, 
Boissevan,  Man.,  have  assigned. 

W.  T.  Mather,  carriage  maker,  Otonabee 
Tp.,  has  assigned  to  Henry  Rush. 

Zachartah  Leach,  blacksmith,  Kemptville, 
has  assigned  to  R.  W.  Dickenson. 

Coburn  &  Co.,  general  merchants,  Eas- 
lon's  Corners,  has  assigned  to  Sheriff  Smart. 

Beaty  &  Code,  general  merchants,  Cane- 
vale,  N.W.T.,  have  been  granted  an  exten- 
sion. 

A.  O.  Lucas,  general  merchant,  Sher- 
brooke,  Que.,  has  assigned  to  Kent  and 
Turcotte. 

E.  Desilets,  general  merchants,  Grand 
Piles,  Que.,  is  offering  to  compromise  at  85c. 
on  the  dollar  cash. 

Head  &  Bassoms,  contractors,  Portage  la 
Prairie,  have  assigned  chattel  mortgage  of 
$3,442.99  to  Merchants'  Bank. 

A  meeting  of  the  creditors  of  Mr.  Ken- 
dree,  of  the  Avondale  hotel,  who  assigned 
recently,  was  held  in  the  office  of  W.  A 
Campbell  last  week,  when  arrangements 
were  made,  for  the  disposal  of  the  estate. 

The  Wilkinson  Plow  Works  of  Toronto 
Junction  have  assigned  to  Mr.  E.  A.  Osier 
of  this  city.  The  company  was  formed  about 
eight  years  ago  with  a  paid-up  capital  of 
$100,000.  The  last  statement  of  the  firm's 
affairs  in  August,  1893,  showed  assets  of 
$164,190,  leaving  a  surplus  of  $3,144.  The 
liabilities  now  are  said  to  be  about  $18,000. 
The  works  have  been  closed  down  and  50 
men  are  out  of  work.  The  direct  cause  of 
the  failure  is  attributed  to  a  writ  for  $20,000, 
which  it  is  said  was  issued  against  the  Wil- 
kinson Company  on  Friday. 

SALES   MADE  AND   PENDING. 

E.  Schmidt,  hardware,  Seloringville,  is 
advertising  his  business  for  sale. 

The  stock  of  S.  T.  Jackson,  general  mer- 
chant, Walsingham  Centre,   has  been  sold. 

The  stock,  etc.,  of  J.  E.  Lewis  &  Bro., 
plumbers,  Montreal,  is  advertised  for  sale 
by  bailiff. 

E.  Chauteloup  (carried  on  by  Mrs.  J.  A. 
Gerardini),  brass  founder,  Montreal,  is  ad- 
vertising business  for  sale. 

The  stock,  etc.,  of  M  Margatroyd,  gen- 
eral merchant,  Smithville,  is  advertised  to 
be  sold  by  auction  Jan  23. 

John  Watt  &  Co.,  general  merchants, 
Uxbridge,  are  advertising  grocery  and  boot 
and  shoe  business  for  sale. 

The  plant,  etc.,  of  the  Erie  Glass  Co.  of 
Canada,  Ltd.,  Toronto  and  Port  Colborne, 
is  advertised  for  sale  Feb.  1. 


PARTNERSHIPS  FORMED  AND  DISSOLVED. 

A.  Poitras,  sr.,  and  A.  Poitras,  jr.,  have 
registered  a  partnership  in  Montreal  to  carry 
on  business  as  tinsmiths  under  the  style  of 
A.  Poitras  &  Fils. 

T.  J.  Lendrum  has  retired  from  the  Byer's 
Hardware  Co.,  Galena,  B.C ,  and  M.  A. 
Lendrum  is  admitted.     Style  unchanged. 

Louis  Pierre,  Hercule  Perrin,  and  Dan  F. 
Reaume,  have  registered  a  partnership  in 
Montreal  to  carry  on  business  under  the 
style  of  the  Montreal  Wooden  Wire  Fence 
Co. 

CHANGES. 

S.  S.  Nash,  general  merchants,  Stoney 
Creek,  have  sold  out  to  S.  Nash. 

J.  B.  Coates,  saw  and  stave  mill,  Blen- 
heim, has  sold  out  to  F.  L.  Pardo,  Sr. 

J.  Walker,  hardware  and  lumber,  Olds, 
Alberta,  has  been  succeeded  by  J.  W. 
Walker. 

G.  R.  Ashwell  &  Son,  general  merchants, 
Chilliwack,  B.C.,  have  been  succeeded  by 
G.  R.  Ashwell  &  Sons. 

The  firm  name  of  Jack  &  Bell,  manufac- 
turers of  fertilizers,  has  been  changed  to  the 
Nova  Scotia  Fertilizer  Co. 

FIRES. 

Wood  Bros.,  hardware,  Forrest  Station, 
Selkirk,  have  been  burned  out. 

Wm.  Newcombe,  general  merchant,  Yar- 
mouth Centre,  has  been  butned  out. 

The  factory  of  the  Halifax  Manufacturing 
Co.,  manufacturers  of  shovels,  Halifax,  has 
been  burned. 

A.  Liberman,  general  merchant,  and  Wal- 
ter Thompson,  flour,  were  the  victims  of  a 
recent  fire  at  Yarmouth,  N.S. 

Elliott  &  Gibbone,  general  merchants 
Sudbury,  has  been  burned  out  ;  insurance, 
$3,000  ;  M.  Brown,  restaurant,  was  also 
burned  out  ;  loss,  $1,200  ;  insurance,  $1,000. 

DEATHS. 

C.  J.  Fuller,  sr.,  general  merchant,  Ari- 
chat,  N.S.,  is  dead. 


ACCIDENT  INSURANCE. 

THERE  are  not  a  few  men  who  claim, 
says  the  Indicator,  that  by  reason  of 
their  particular  occupation  they  do  not 
need  the  protection  afforded  by  accident  in- 
surance. The  argument  is  that  it  is  the  man 
who  is  exposed  to  special  danger  of  acci- 
dent, through  the  hazardous  occupation  he 
may  be  engaged  in,  while  there  being  no 
risk  so  far  as  they  themselves  are  concerned 
there  is  no  need  of  protection. 

But  in  disposing  of  the  matter  in  this  off- 
hand way  the  fact  is  not  infrequently  lost 
sight  of  that  their  own  particular  occupation 
may  be,  and  often  is,  more  hazardous  to  life 
and  limb  than  some  other  which  they  ima- 
gine ought  to  be  provided  against.  On  this 
principte  a  mm  employed  in  a  saw  mill  or 
other  dangerous  occupation  will,  perchance, 
purchase  an  accident  ticket  when  he  travels 
by  rail  on  the  assumption  that  he  has  ren- 


dered himself  more  liable  to  accident,  while 
as  a  mitterof  fact,  the  reverse  is  true.  There 
is  an  old  story  of  a  gunpowder  maker  who 
was  riding  on  a  railroad  train  and,  the 
cars  jolting  a  good  deal,  he  exclaimed  : 
My  God,  I  wish  I  was  back  in  the 
old  mill  again."  There  is  an  old  saw,  "Fa- 
miliarity breeds  contempt,"  kand  this  man's 
familiarity  with  the  great  risk  to  which  he 
was  daily  exposed  had  led  him  to  ignore  it. 
And  yet  he  could  travel  on  a  "prefeired" 
policy,  while  as  a  powder  maker  he  could 
obtain  accident  insurance  only  at  very  high 
rates,  simply  because  the  risk  is  so  much 
greater  in  the  latter.  This  idea,  in  one 
form  or  another,  finds  exemplification  daily, 
for  few  men,  long  engaged  in  any  occupa- 
tion however  hazardous,  recognize  their  dan- 
ger or  the  need  of  protection.  The  same  is 
true  of  men  who  are  rated  as  preferred  risks, 
add  one  of  the  chief  difficulties  the  solici- 
tor has  to  encounter  is  that  of  convincing 
them  that  accidents  are  no  "  respector  of 
persons "  or  occupation,  but  are  liable  to 
occur  to  anyone.  A  man  may  take  a  score 
or  more  railroad  or  steamship  journeys 
without  meeting  with  an  accident,  and  then 
slip  onan  icy  pavement  or  a  banana-peel  and 
fracture  his  leg,  and  the  fact  that  his  daily 
avocations  were  not  in  any  sense  hazardous 
does  not  in  the  least  mitigate  the  results. 
Life  is  full  of  uncertainties  and  unexpected 
events,  and  there  is  no  man,  therefore,  who 
can  truthfully  say  that  he  does  not  need  ac- 
cident insurance,  whatever  his  occupation, 
for  who  shall  say  he  is  not  exposed  to  death 
or  injury  by  accident. 

HIS  LORDSHIPS  CHECKERED 
CAREER. 


Mohammed— I  should  like  greatly  to  play 
checkers  with  you,  but  we  have  no  board. 

Mahdi — I  think  here  comes  just  what  we 
want. 


Mohammed— Your  move,  Mahdi. 
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WHEN  TO  STOP  ADVERTISING. 

AN  English  trade  journal  once  re- 
quested anumber  of  its  largest  adver- 
tisers to  give  their  opinions  concern- 
ing the  best  time  to  stop  advertising,  and 
the  following  replies  were  received  : 

When  the  population  ceases  to  mutiply 
and  the  generations  that  crowd  on  alter  you 
and  never  heard  of  you,  stop  coming  on. 

When  you  have  convinced  everybody 
whose  life  will  touch  yours  that  you  have 
better  goods  and  lower  prices  than  they  can 
get  anywhere  else. 

When  you  perceive  it  to  be  the  rule  that 
men  who  never  advertise  are  outstripping 
their  neighbors  in  the  same  line  of  business. 

When  men  stop  making  fortunes  right  in 
your  sight  solely  though  the  discreet  use  of 
the  mighty  agent. 

When  you  can  forget  the  words  of  the 
shrewdest  and  most  successful  business  men 
concerning  the  main  cause  of  their  prosper- 
ity. 

When  every  man  has  become  so  thorough- 
ly a  creature  of  habit  that  he  will  certainly 
buy  this  year  where  he  bought  last  year. 

When  younger  and  fresher  houses  in  your 
line  cease  starting  up  and  using  the  news- 
papers in  telling  the  people  how  much  better 
they  can  do  for  them  than  you  can. 

When  you  would  rather  have  your  own 
way  and  fail  than  take  advice  and  win. 

When  nobody  else  thinks  it  pays  to  adver- 
tise. 

WOMAN  AND  PUBLICITY. 

NINETY  per  cent,  of  everything,  whe- 
ther it  be  of  flour,  molasses,  shoes, 
shirts,  skirts,  trousers,  furniture,  tin- 
ware, stoves,  or  food,  is  purchased  directly 
by  women,  more  or  less  principally  less, 
influenced  by  man,  says  N.  C.  Fowler,  jr. 

W.thout  depreciating  the  great  mechani- 
cal interests  of  the  country,  every  thinking 
man,  if  he  thinks,  will  discover  that  the 
direct  product  of  the  earth,  and  also  the  in- 
direct, through  machinery  of  every  kind, 
raises,  makes  or  shapes  articles  of  necessity 
for  the  inside  and  outside  of  the  human 
body.  Woman  controls  the  home,  and  the 
buying  of  all  of  these  articles  that  are  used 
in  it,  as  well  as  of  everything  the  children 
eat,  wear  or  otherwise  handle.  There  is 
comparatively  little  left  for  a  man  to  buy, 
except  the  things  which  directly  pertain  to 
the  running  of  his  business.  These  things 
he  knows  where  to  obtain,  and  to  a  con- 
siderable extent  without  the  intervention  of 
salesmen  or  advertising,  except  of  course 
the  goods  sold  by  the  retailer.  But,  as  the 
majority  of  these  goods  are  used  directly  or 
indirectly  by  the  woman,  they  come  under 
the  control  of  woman. 

The  business  man  may  say  that  his  wife 
takes  no  interest  in  the  set  of  his  trousers, 
or  in  the  gloss  of  his  shirt  front,  that  she 
does  not  care  whether  his  office  chair  be 
cushioned   or  made   of  a  rough   side  of  a 


plank,  that  she  has  no  inclination  to  criti- 
cise anything  used  by  him,  and  in  no  way 
attempts  to  influence  him  in  any  purchase 
of  masculine  necessity.  Poor  fellow,  he' 
started  in  with  a  wrong  kind  of  a  wife.  The 
average  woman  knows  better  how  her  hus- 
band looks  than  her  husband  knows  him- 
self. The  general,  who  with  a  cigar  in 
mouth,  stands  calmly  before  the  mouth  of  a 
cannon,  or  the  navigator  who  knows  not  the 
meaning  of  fear,  whether  he  be  upon  sea  or 
land,  is  seldom  brave  enough  to  buy,  for  the 
second  time,  a  pair  of  trousers  of  a  tailoi  his 
wife  thinks  does  not  know  how  to  fit  him. 
The  nominal  power  is  in  the  man  ;  the  real 
power  is  in  the  woman.  Nearly  seventy-five 
per  cent,  of  the  advertising  in  the  leading 
magazines  and  papers  of  national  circula- 
tion, and  nearly  all  of  the  advertisements  in 
local  papers,  daily  and  weekly,  are  directly 
directed  to  woman,  and  a  good  proportion 
of  the  advertisements  are  of  goods  to  be 
used  or  purchased  by  man,  but  so  worded 
that  the  woman  will  see  the  advertisements 
first,  and  direct  the  husband's  attention  to 
the  articles  advertised. 

I  have  made  several  experiments,  and 
without  exception  the  results  have  proven 
that  to  reach  man  you  must  cater  to  woman  ; 
to  reach  woman  you  must  cater  to  woman. 
You  must  cater  to  woman  anyway,  and  com- 
paratively little  to  man,  for  man  can  be 
reached  through  woman,  but  woman  never 
can  be  reached  through  man. 

The  arrrangement  of  a  store,  from  side- 
walk to  roof,  the  selection  of  employes,  from 
office  boy  to  floor  walker,  or  the  wording  of 
the  advertisement,  circular,  or  announce- 
ment of  any  kind,  in  ninety-nine  and  nine- 
tenths  per  cent,  of  local  business  must  be 
directed  so  as  to  attract  the  woman's  eye 
and  taste,  or  the  advertiser  will  make  a 
failure  of  it. 

If  I  ran  a  retail  boot  and  shoe  store,  or  a 
local  office-furniture  store,  or  a  local  men's 
furnishing  goods  store,  or  a  local  carriage 
shop,  or  anything  else  producing  or  selling 
articles  used  entirely  by  men,  I  would  direct 
ninety  per  cent,  of  my  advertisements  to 
women,  for  the  man  who  hasn't  a  wife  ex- 
pects to  have  one,  or  is  living  under  the  in- 
fluence of  an  old  maid  aunt  or  some  young 
lady  who  is,  or  is  willing  to  be,  a  sister  to 
him. 


A  10  per  cent,  reduction  in  the  wages  of 
the  Grand  Trunk  Railway  trackmen,  west 
of  Toronto,  went  into  effect  on  Monday. 
These  trackmen,  or  section  hands,  as  they 
are  generally  called,  are  getting  only  $i  per 
day.  The  reduction  makes  their  pay  for  a 
hard  day's  work  90  cents.  The  section 
foreman  will  in  future  receive  $1  30  per  day, 
instead  of  $1.50.  To  compensate  for  the 
reduction,  the  company  has  declared  the 
men  shall  work  nine  hours  per  day,  instead 
of  ten,  as  formerly.  The  reduction  will  re- 
main in  force  for  three  months. 


BIG  DECREASE  IN  TRADE. 

THE  Dun  Commercial  Agency  has  been 
investigating  the  decrease  in  business 
and  has  obtained  some  very  valuable 
figures,  says  an  exchange.  The  Agency  sent 
out  circular  letters  to  several  thousand  mer- 
chants and  manufacturers  asking  a  com- 
parison of  the  amount  of  business  done  in 
the  last  half  of  '92  with  the  last  half  of  '93, 
so  that  an  estimate  could  be  made  of  the 
falling  off.  These  circulars  were  so  worded 
that  no  one  could  know  the  contents  except 
the  sender  himself.  From  these  circulars 
were  received  1,117  answers,  stating  the 
actual  amount  of  sales  in  the  two  periods 
meniioned.  The  total  amount  of  sales  in 
the  last  half  of  1892  was  $304,460,103  ;  in  the 
last  half  of  1893,  $213,409,626,  being  a  de- 
crease of  29.7  per  cent. 

A  peculiar  interest  attaches  to  the  investi- 
gation made  by  Dun  on  account  of  the 
branches  of  business  which  made  the  re- 
ports. The  shrinkage  is  found  to  be  much 
larger  in  some  departments  of  trade  than  in 
others.  Of  the  sales  of  groceries  there  was 
reported  a  slight  increase.  This  seems  some- 
what remarkable,  but  when  one  considers 
that  groceries  is  the  last  thing  upon  which 
people  will  economize,  the  contrast  with 
other  trades  is  not  so  startling. 

Another  feature  of  the  reports  is  found  in 
the  fact  that  the  further  away  one  gets  from 
the  manufacturer,  the  less  is  the  decrease  in 
business.  Thus  the  textile  manufacturers 
report  a  falling  off  of  41  per  cent.,  while  the 
dry  goods  dealers  report  a  decrease  of  only 
19  per  cent.  In  the  sale  of  clothing  the  de- 
crease was  only  12.3  as  compared  with  the 
corresponding  six  months  of  1892.  The  ex- 
planation of  this  is  that  merchants  and  deal- 
ers generally  carry  sufficient  stocks  for  sev- 
eral months'  supply  and  they  drew  upon  this 
stock  to  meet  the  wants  of  their  customers, 
in  the  meanwhile  neglecting  to  make  any 
new  purchases.  In  the  boot  and  shoe  trade 
the  sales  of  manufacturers  decreased  16.6 
while   that  of   the  retailer    decreased    only 

1 1.3. 

The  following  table  shows  the  reports  for 
each  branch  of  trade  with  reports  m  each 
class  : 

Sales,  Sales,  Per  ct. 

Business.                Reports.        1893.  1891.        Dec. 

Woolen    mfg 109      $14,703,250  ¥27,602,757    46.7 

Carpet  mfg 19         1,990,141  4,087,916    51.4 

Underwear.   40          4,764,972  8,608,923    44.7 

Hosiery 22         1,653,464  2,334,979    29.2 

Cotton   141        26,806,951  42,605,525    37.1 

Silk  22          3, 79', 561  6,589,756    43.0 

Mixed 17          2,543,459  3,414,902    25.6 

Textile  mfg 370  $56,253,798  $95,244,758  41.0 

Iron  &  steel  147  51,426,614  85,398,932  39.8 

Dry  goods 89  31,968,430  39,472,867  19.0 

Groceries 122  25,517,541  25,479,388  *  .1 

Hardware..          ....     66  8,834,841  10,837,041  18.5 

Boot  &  Shoe  mlg 36  5,976,746  7,169,899  16.6 

do         dealers 64  10,032,169  ji,  303,549  11,3 

Clothing 64  7,555,251  8,60,819  12.3 

Jewelry 27  2,930,704  3,894,189  24.3 

Hats   36  2,290,265  2,812,509  18.6 

Furniture 43  1,952,704  2,682,679  27.2 

Miscellaneous 42  5,722,656  7,681,200  25.8 

Total 1,106  8210,461,719  $300,587,830  299 

'lucrease. 
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ELEY'S  .  . 

CANADIAN    CARTRIDGE 


Loaded  with  Best  Powder  and  Patent  Shot. 

Eley's    Gun    Wadding 


o 

BLACK  edge: 


THICK  FELT 


PINK  EDGE 


OVERSHOT  CREASE-PROOF 

Manufacturers  of  EB  and  other  Percussion  Cans. 

To  be  had  of  All  Dealers.  Wholesale  Only. 

ELEY   BROS.,  LTD. 

264  Gray's  Inn  Road,  LONDON,  ENG. 


FOR    ."  .    . 

Warehouses 

s^> 

Churches 

School  Houses 

ETC.,     ETC. 

\  GLOBE  STOVE 


Is  the  Best. 


We  have  them  from  $2.50  to  $18.00. 


Wm.  Clendinneng  k  Son,  MONTREAL 
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TELEPHONE    1780. 


J.  H.  FARR  &  CO.  "-fflOF  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,   Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 

8  to   16    MORSE    STREET,        -         -        TORONTO        ONT. 


For  Iron  Fencing, 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of  Hot    Pressed 
Nuts,  Square  and  Hexagon 


THOS.  FIRTH  &  SONS,  Ld. 

Best  Crucible  Cast  Steel. 

STEEL,  PEECH&TOZER,Ld. 

Bessemer  Steel, 

Open  Hearth    Steel. 


Agents, 

James  Hutton  &  Co. 

MONTREAL. 


CURRENT    ]VTAHKET    QUOTATIONS. 


METALS. 


Tin. 

Lamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  21,  .22 
Straits "     ....  20$.  21 

Tin  Plates—  Charcoal  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes 35  50  «5  75 

I.X.,  "  6  75    7  00 

I.X.X.,       "  8  00    8  25 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 4  00    4  25 

I.X.,  "  5  00    5  25 

I.X.X.,        "  6  00    6  25 

I. XXX.,     "  7  00    7  25 

,      D.C.,12$xl7         3  75    4  00 

D.X 4  75    5  00 

D.X.X.        "  5  75    6  CO 

Note. -Other  brands  might  be  shaded 

by  25c.  per  box. 

Coke  Platet— Bright 

Bessemer  Steel— 

I.C.,  usual  sizes   3  50    3  75 

I.O.,  special  sizes 3  75    4  00 

Note.—  Round  lots  of  14x20  might  be 

purchased  of  25c.  box 

Charcoal  Plates — Terne. 

Dean  or  J.G.  Grade — 

I.C.  20  x  28, 112  sheets 7  25 

I.X.  Terne  Tin 9  25    9  50 

Old  process  I.C 13  00 

"    *      »      I.X 16  01 

Charcoal  Tin  Boiler  Platet. 
0  oklev  Grade—  Per  lb. 

X.X.",  14x56,  50  sheet  bxs  ) 

14x60,  "  }•  6$c,    7e 

14x65,  ) 

Tinned  Plates 

f2x30  up  to  24  gauge 6}    6$ 

26        "     6}    7 

28        "     7}    7$ 

Iron  and  Steel. 

Base  Price 

Oommon  Bar,  per  100  lb    . .  $1  95    

Reaned      "               "             ..     2  35  2  65 

HorseShoe  "          "             ..    2  60  2  75 

Band              "          "             ..     2  50  2  60 

Hoop              "            '            2  60 

Swedish         "          "            ..     4  00  4  25 

Sleigh  Shoe  Steel 2  50 

Tire  Steel    3  00  3  25 

Machinery 2  75  3  00 

Cast  Steel,  per  lb   0  10  0  14 

Russian  Sheet        "       0  10$  0  11 

Tank  Platesl-5  and  thicker    2  00  2  25 

toiler  Rivets 4  50  5  00 

Boiler  Tubes. 

!-inoh    '. 10$c 

-inch  13$ 

Steel  Boiler  Plate. 

\  inch  »2  45 

tfi    "      2  35 

5      "      ndthioker 2  25 


Sheet  Iron, 

1  to  20  gauge  2},  3 

22  to  24      "      2i,  2} 

26  "      2},2J 

28  "      2J,  3 

Canada  Plates. 

Alldull 2  65 

i  polished 2  75 

All  Bright  2  90 

Iron  Pipe. 

Wrought  62$  and  5p.c.  to  65  p.c. 
Galvanized,  40  to  40  and  5  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  50  and  10  to 
60  per  cent. 

Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 5,    5} 

26  gauge,  "       .... 

28     "  "       .... 

Gordon  Crown— 

16  to  24  gauge,  per  lb  5,5} 

26  gauge,  "         5},  5* 

28      "  "         5$,  5f 

Note — Cheaper  grades  about     }  ecu 

per  lb  less. 

Chain. 


5},  5* 
5$,  of 


Proof  Coil,  3-16  inch,  pei 

lb 6    6  3-5 

1        ' 

41    4} 

5-16  " 

4}     4$ 

X      " 

" 

4J     4g 

7-16  " 

.■ 

3i    4 

3f    H 

%       ' 

' 

2J    3 

ii           %       : 

" 

...2  4-5    2J 

Trace,  per  doz.  pairs    . . 

. . .$3  60    5  90 

German  coil,  per 

100  It 

....  1  65    2  70 

Jack  chain,  iron, 

single, 

per 

...  0  13    0  50 

Jack  chain,  double,  per 

doz 

...  0  15     .... 

Jack  chain,  brass 

single, 

per 

. ...  0  20    110 

Copper — Ingot. 


English  B.  S  ton  lots  0  11£  0  12 

Lake  Superior  0  12j  0  13 

Bolt  or  Bar. 

Cut  lengths,  round,  J  to  Jin  .$0  22  $0  25 
"  round  &  square 

1  to  2  in 0  20    0  23 

Vote — Complete,  lengths  abou    ufteen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

Un  tinned,  14  oz,  and  light, 
16  oz,  14x48  and  14x60  $0  15    0  1b 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  16    0  17 

Note — Extra  for  tinning,   2  cents  per 

pound,  and  tinning  and  half  planishing 

3  cents  per  pound. 

Planished  and  tinned,   14x 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 

4x6  ft,  25to301bea,  perlb..  0  18    0  19 
"        35  to  45      "         "       . .  0  16    0  17 
"       50  lb  and  above  per  lb  0  15    o  15$ 
Boiler  dt  T.  K.  Pitts. 

Plain  Tinned   perlb 0  21 

Spun         "  "         o  25 


Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  28    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Boll  &  Sheet,  14  to  26  gauge.  0  20  0  21 

"        27  to  30      "      ..  0  23  0  25 

"  "        30  and  up 0  26  0  28 

Sheets,  hara-rolled  2x4  ft. . .  0  21  0  23 

Zinc   Spelte   . 

Foreign,  per  lb ..  0  04}  0  05 

Domestic    "      0  04J  0  04| 

Zinc  Sheet. 

5  cwt  casks 0  05}  0  05f 

Part  casks 0  05$  0  05} 

Lead. 

Imported  Pig.  per  lb 0  03    0  03} 

Domestic  "      0  03 

Bar,  1  pound 0  04$ 

Sheets,  2$  lbs,  sq.  ft,  by  roll  0  04$  0  04} 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  04}  0  04$ 

Note— Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  par  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price ;  ton  lots 
25  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  7$c. 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  15    C  16 

Standard  0  14    0  15 

Wire 0  17    0  19 

Note— -Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's.perlb  *0  12    0  12$ 

Other  makes"     0  11    0  12 

White  Lead. 
Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  cwt  5  00 

No.  1  Do "  4  75 

No.2Do "  4  50 

No.  3  Do "  4  25 

Prepared  Paints. 
(In  },  $  and  1  gallon  tins.) 

Pure,    per  gallon $105 

2nd  qualities    "     0  90 

Barn(inbbls)  0  80     0  90 

Colors  in  Oil. 

(25  lb  tins,  Standard  Quality.) 

Venetian  Red, perlb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black   0  09 

"         Green   0  09 

Chrome    "        0  08 

French  Imperial  Green  0  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwt  1  35  1  40 

"      (J.F.L.S.)"  "            2  76 

"      Roval         "  "  1  10  1  15 

Venetian   Bed,  (best)    "  "130190 

English    Oxides    per  cwt  3  00  3  25 

American      "     )      ,,       „  .  „c  ,  ,,„ 

Canadian    "     f  1  25  1  90 


Paris  Green,  perlb  0  13$    0  15 

Burnt  Sienna,  pure,  per  lb  0  08$ 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  Black  "       0  09 

Chrome  Yellows  "      0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greens  "      0  12 

Golden  Ochre  0  03} 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal : .  0  69 

Extra        '  ,       "        0  90 

Brown  Japan  "       0  65 

Brown  Japan,  Turpentine  p.  gal.  0  85 

No.  1  Carriage  "         130 

Gold  Size  Japan  ....    "    1  00  1  20 

Pure  Orange  Shellac "      1  95  2  05 

Hard  Oil  Finish        i  30 

Oil  Shellac  i  40 

White  Shellac  2  85 

Linseed  Oil  (in  bbls) 

Raw,    per  gal  0  60    0  62 

Boiled        "       0  68    0  65 

Turpentine  (in  bbls) 
Selected  Packages,  per  gal    0  48     0  50 

Castor  Oil. 

Best,  perlb 0  07J    0  08 

Cod  Oil. 

Cod  Oil,  per  gal 0  50    0  51 

Glue  (in  bbls) 

Common,  broken   0  10    Oil 

French  medal  Oil    0  13 

Cabinet ,-. 0  13    0  15 

White,  extra 0  lfi    0  18 

Gelatine 0  20    0  80 

Strip 0  16    0  17 

Coopers.... 0  17    0  19 

Liquid  Glue— F.  LePage's,  dis.  20  to 
25  per  ct.  off  list;  Munn's,  dis.  25  to  30 
per  cent,  off  list. 


HARDWARE. 

Ammunition — Cartridges. 

Kim  Fire  Pistol,  dis. 40  to  45  p.c.  Anier 
Rim  Fire  Cartridges,  Dom.  50 and  5. 
Rim  Fire,  Military,  net  list,  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fin-  Cartridges,  Dom.  30  p.c. 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.     B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded   Shot   Shells,     "  Trap  "    and 

"  Dominion  '  'grade,  10  p.c 
Shot. 
Canadian,  common,  15  per  cent. 

Wads.— Baldmn's. 

per  lb 
Best  thick  white  felt  wadding, 

in  $  lb.  bags 1  00 

Best  thick  brown  or  grey  felt 

wads,  in  $  lb.  bags  0  70 

Best  thick  white  card  wads,  in 

boxes   of   500    each,    12   and 

smaller   gauges 0  99 

Best  thick  white  card  wads,  in 

boxes  of  500  each,  10  gauge 0  85 

Best  thick  white  card  wads,  in 

boxes  of  500  boxes, 8  gauge....    0  55 
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Thin  card  wads  in  boxes  of  1000 
each,  12  and  smaller  gauges...    0  20 

Thin  card  wads  in  boxes  of  1000 
each,  10  gauge 0  25 

Thin  card  wads  in  boxes  of  1000 
each,  8  gauge 0  45 

Cbemioally  prepared  black  edge 
grey  cloth  wads,  in    boxes  of  p.  M 
250  each— 

11  and  smaller  gauge  0  65 

9  and  10  gauge 0  75 

7  and  8  gauge 0  90 

5  and  6  gauge 1  10 

Superior    chemically   prepared 
pink    edge,    best  white  cloth 
wads,  in  boxes  of  250  each — 
11  and  smaller  gauge 1  1:> 

9  and  10  gauges 1  40 

7and8gauges 1  65 

5  and  6  gauges 3  90 

Anvils 

Per  lb 0  10    0  124 

Anvil  and  Vice  combined 

each 4  50 

Augers. 
Gilmour's,  discount  50  per  cent. 
Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole,  Vaughan's,  each    1  35    1  60 
Excelsior,  Jennings',   discount  50  pei 

cent. 

Awls. 

Sewing  per  gross 0  65    1  59 

Pegging,  "  ...    0  65    1  25 

Brad,  ....     0  85    1  60 

"  handled  "        ...      3  60    7  3C 

Saddlers'  "        ....    0  45    1  60 

Awl  Hafts. 

Patent  Peg,  per  gross )  7  „=    g  00 

"    Sewing,         "  ...J1"    B  ou 

Awl  and  Tool  Sets. 
Millar's  Falls,  per  doz....    2  80    8  30 
Axes. 

Per  box   6  00  12  00 

Axle  Grease. 
Per  gross  6  50  14  00 

Bath  Tubs. 

Zinc  discount  25  per  cent. 
Copper,  discount,   35  to  40  pc.  off  Re- 
vised list. 
Steel  Clad  20  p.c.  dis. 

Bells—  Band. 
Brass,  60   to  66j. 
Nickel  50  and  10  to  60  p.c 
Door, 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 

Farm. 
American,  eacn 2  00    5  00 

House 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz     3  35    4  75 

Moulders'    "      7  50  10  00 

Blacksmiths'   discount   35,40  per  cent 

Belting. 

Agricultural,  50  per  cent. 
No.  1,  leather,  dis.  40  &  5  per  cent. 
Best,  ditto,  30  to  33$  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits — Auger. 
Gilmour's  dis  60  per  cent. 
Excelsior,  discount  60percei.„. 
Rockford  Common,  60  and  10  to  65  p.c 

"       Perfection,  50  and  10  per  c. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis 

Car. 
Gilmour's,  47J  to  50percb.it, 

Expansive 
Clark's,  15  per  cent. 
Excelsior,  10  percent. 


Gimlet 

Clark's,  per  doz 0  65    0  90 

Diamond,  Shell  "       100    150 

Nail  and  Spike,  per  gross    2  25    5  20 
Blacking,  (Catchpole's). 

No.l,  Egyptian  Blacking 9  00 

"    2,  *'  "  4  50 

Blind  Rollers. 

Annex     per  doz.     125    175 

Mascot    "  1  35    1  85 

Erminie "  112    120 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  70. 
Tire,  dis  60  to  60  and  10  per  cent 
Stove,  dis. ,45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  70  to  70  and  10  per  cent 

Boring  Machines. 

Complete,  with  Augers,  ea.    5  00    7  5C 

Braces. 

Barber's   6  00    7  75 

Barber's  Ratchet 10  00  11  00 

Farmers' 2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets— Shelf. 
Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n  0  85    3  20 

Broilers. 
Light,  dis.  65  to  67$  per  cent. 
Reversible,  dis.,  65  to  67  J  per  cent. 
Vegetable,  per  doz,,  dis.  37$  per  cent 

Henis,  No.  8        "      6  00 

"    No.  9        "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz    500    4    23 

Butts — Brass. 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  and  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  65  &  10  to  70  pc. 
Loose  Pins,  "    65  &  10  to  70  p.c. 
Berlin  Bronzed,  dis.  70,  70  and  5  per 
cent. 

Gen  Bronzed,  per  pair  0  40    0  65 

Can  Openers. 

Acme,  per  gross   9  00    10  00 

Sardin    Scissors,  per  doz.    3  75     4  50 
Card. 

Horse,  per  doz 0  6»    l  00 

Carpet  Stretchers. 

American,  per  doz 1  00    1  50 

Bullards  "      6 '50     .... 

Carpet  Sweepers. 

Bissell,  per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz ?9  00 

Grand  Rapids,       "     ' 30  00    33  00 

Cartridges — See  Ammunition . 
Castors, 
Bed,  new   list,  dis.  50pc.  )  to  50  and  5 
Plate  dis.50pc   J     per  cent. 

Cattle  Leaders. 

No  31  and  32,  per  gross 8  50  1125 

Cement, 

Portland,  car  load  lots 2  70 

Thorold  ,'  1.  10 

Queenston      "  1  io 

Napanee  "  1  10 

Chalk. 
Carpenters'  Colored,  per 

gross  0  45    0  75 

White,  lump,  per  owt  0  60    0  65 

Red 0  05    0  06 

Crayon,  par  gross  0  14    0  18 

Chisels — Socket,  Framing  and  Firmer 
American, dis  70 per  cent. 
Canadian,  dis   35  per  cent. 

Tanged  Firmer  per  doz 0  85    4  00 

Churns 
Daisy,    dis.  from   factory  60  and  2V, 
per  cent.    From  stock  60  per  cent. 


Clamps. 

Judd's,  dis.  20  p.c. 

Stearns, per  doz S  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 135 

No  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis., 60  to  62  and  $  p.c 

Cradles,  Grain. 
Canadian,  discount  25   o  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list; 

dis.  40  per  cent.  , 

Hart  Mfg.  Co.,  (bolt  dies)  (Amer.  list) 
dis.  25  per  cent. 

Door  Springs. 

Torrey's  Kod,  per  doz 2  0 

Coil,    per  doz 0  88    160 

Englisn,     "     2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  per  doz 16  00  51  51 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37$  to  40  per  cent. 
Standard,  dis.  47}  to  50  p.  c. 

Elbows— Stove  Pipe 
$1.00  to  $2.65  per  doz. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  bu 

Wine,  per  doz 1  30    2  25 

Star,  "        2  80    3  90 

Fenns  Corkstops,  No  9.  p.doz  1  70 

Petroleum,  per  doz  4  50    6  50 

Files  and  Rasps. 
Kearney  &  Foote'a  discount  Am.  List 

57$  to  60  per  cent. 
Black  Diamond,  50  &  5  per  cent,  dis 

to  50  and  7$  Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Toronto  File  Co.,  50  and  10  to  60  p.c, 

Amer.  list 
Jowitt's, dis.  Can.  list, 25pc.  to  27$  p.c. 
Globe  File  Co.'s  disc.  60  per  cent. 
Horse    Hasps,    Kearney   &  Foote's  dis 

Am  list,  50  p.c.  to  50  and  10  p.c. 
Horse  Hasps,  dis.  45 p.c.  Amer.  Hellers 
Horse  Rasps,  Spencer's,  dis.  Can.  list 

40  p.c. 
Horse  Rasps,  Toronto  File  Co.,  50  and 
10  p.c,  Amer.  list. 

Fluting  Machines. 

Each 0  60     2  00 

Forks. 
Hay, Manure,  etc,dis.40  to  45  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  57J  to  60  per  cent. 
Shepard's     Lightning,  dis.    50   to  50 
and  10  p.c. 

Fruit  Presses. 

Henis'    per  doz 4  00 

Enterprise, discount  lOp.c 
Shepard's  Queen  City,  dis.  15  p.c: 

Fry  Pans. 
Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  etc. 

Stanley's,  dis.  50,  55 p.  c. 

Wirt  Gauges 

Winn's  Nos.26to33,  each     165    2  40 

Glass. 

Window. 

Box  Price. 

Double 
Star.  Diamond 

Size  Per         Per       Per      Per 

United         50  ft      100  ft.     50  ft.  100  ft 
inches 

16  to  25      1.20-25  2.40        1.75 

26  to  40  1.40  2.70        2.00 

41  to  50  3.10  4  50 

57  to  60  3.40  5.00 

61  to  70  3.70  5.5o 

71  to  80  4.10  6.25 

81  to  85  4.50  7.00 

86  to  90  8.0o 

91  to  95  9.0o 

96  to  100  10.00 


Pilkington. 

[Discount  10  p.c.  off  for  box   lots,  and 

10  and  5  for  10-box  lots.] 

Ordinary. 

st  break  $3  65 

2nd      "      3  90 

3rd      "      4  60 

4th      "      4  95 

5th       "      5  40 

6th        "      I 5  90 

7th        "      0  50 

Picture  Glass. 
Pilkington's  ordinary. 

1st  break  4    0 

2nd      "      4  70 

3rd      "       5  40 

4th       "      5  90 

5th      "      6  50 

6th      "      6  90 

7th       "       7  7C 

Gas  Fittings  and  Staple  Brackets. 

Jas.  Harwell,  Toronto— Dis.  20  to  25  p. 
c,  free  of  du*y.  Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each   030    0 

Enamelled"      0  55 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    3  88    4  25 

Hammers— Nail. 

Maydole's   net  list  to  5  per  cent.  dis. 
Can.  discount  25  to  27$  p.c 
Tack. 

Magnetic,  per  doz  1  10    1  50 

Sledge 

Canadian,  per  lb 0  12J  0  13 

Ball  Pean. 

English  and  Can.,  per  lb       0  25    0  30 

Handles. 

Axe        perdoz 00    3  50 

Store  door    "    1  00    1  80 

Chest,  per  doz  pairs 040    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer  "        3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B.,discount  35  per  cent,  to  40  p.c 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.  0 

Saw. 

American,  per  doz 1  00    125 

Plane. 

American,  per  gross  3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  8C 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 
Lanes,  45  to  47VJ  p.c.  dis 

Hatchets. 
Can.,  dis  40  to  42$  p  c. 

Hinges. 

Blind,  Parker's, dis.  60  to 60  and  10  p.c. 
"    Shepard's  Noiseless,  dis.  60  p.c! 
"    Buffalo,  dis  60  to  70  p  c 
Light  T  and  strap,  dis  62$  to  65  per  ' 

Heavy,  per  lb 0  5    0  051 

Screw  hook  and  hinge — 

6  to  10  in.,  per  set    0  00    0  041 

12  up  "         0  CO    0  03J 

Perdoz.  sets 

Screw,  Eureka  1  13    1  so 

Gate,  Clark's 150    2  20 

"      Shepard's,  dis  50  to  60  p.c. 

Perdoz.  p&irt 

Spring    150    3  50 

"    Shepard's  Samson    1  75    1  90 
Hoes. 
Garden,  Mor>  ar,  etc.,  discount  40  to 
45  por  cent. 

Planter  doz  4  00    5  Ot 

Hooks—  Cast  Iron 

BirdCage,    perdoz  0  50    1  It 

Clothes  Line,    "         0  27    0  63 

Harness,  "         0  72    0  88 

Hat  and  Coat,  per  gross..     100    3  00 

Chandelier    perdoz    0  50    1 

Wrought  Iron. 
Wrought    Hooks   and    Staples.   Car> 
dis.  40  and  5  to  40  and  M  per  cent 


NEW  ARRIVALS 


30  Cases CUTLERY 


AND  GUNS 


ALL  NEW  GOODS. 

Finest  Finish.  Best  Value. 


NEW  ARRIVALS 


20  Casks  Cattle 
and  Trace 


CHAINS 


IO  Tons  Coil  Chain. 


Five  Cars  Window  Glass. 


Bowman,  Kennedy  &  Co.,  London,  Ont 
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2  70 
Eng.,  dis.  50  to  55  per  Copper,  per  doz 
Brass 


$3  80 
3  90 


0  30    0  35 


Wrought  Hooks  and  Staples,  Amer 
dis.  75  and  10  to  80  per  cent. 
Wire. 
Hat  andCoat.dis.  55  to  60  p.c 
Belt,  per  1,000. „._. . . . „. . . .^6° 
Screw,  bright 
cent.  '   ., 

Horse  Nails 
Canadian, dis.    65  to  70 

Horse  Shoes, 
F.O.B.  Toronto  &  Hamilton 

FOB.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  .Picks. 

Star,perdoZ..k.eitie8.;..    3  00   3  25 

Brass  spun,  7$  per  cent,  dis 

list.  .. 

Copper,  perlb 

Enamelled  Can.  50  p.c 
American,  60  and  5  to  60  and  10  p.c 

Keys 
tiock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 

lock,  Am  per  gross 160    4  7ft 

Knobs. 
Door,  japanned,  and  N.  P.,  85  to  3  00 

BrPoenze,°Berlin,perdoz   ..    2  75    3  25 
Bronze  Gem,        -        ....    6  00^00 

Shutter    porcelain,  F    & 

r.   screw,  per  gross 81  30 

Ladles. 

Melting,  per  doz 170 

Lemon  Squeezers. 
Porcelain  lined,  per  doz  2 
Galvanized,  n 

King,  wood, 
"      glass 
All  glass, 

Lines. 

Pish,    pergross  • 

Chalk,         "  

Locks— Door. 
Canadian,  dis.  per  cent . . 
Russell  &Erwin,  per  doz 

Cabinet. 
Eagle,  dis.  percent,  274  pe*  cent,  to 
30  per  cent. 

Padtock. 
English  and  Am.  per  doz       50    6  00 
Scandinavian,  "  100    2  40 

Eagle,  dis.  per  cent,  15  to  17$  per  cent 

Mallets. 
Tinsmiths',  per  doz    125 

Carp't'rs',  hickory     '  125 

Lignum  VitaB,  *  »» 

Caulking,  each 1  bu 

Mattocks. 

C»nadian,  per  doz 8  50  10  00 

Meat  Cutter 


3  30 


4  2* 
3  60 


9  00 


3  00 
1  00 


Oilers. 
HcClary'sGalvan.  Iron 
Oil   Can,   with    Pamp, 

per  doz J9  50 

Zinc  and  Tin,  dis.  50,  50  and  10. 

1  25    3  50 

I  50    3  50 

Malleablu,  dis    ah  per  ct. 
Pails. 

Galvanized,  per  doz  2  25 

Pencils. 

Oixon's,  per  gross 100 

Carpenter 2  25 

Picks 

Par  doz 6  00 

Picture  Nails, 
off  new   Porcelain  Head,  p.  gross    1  65 
Brass  Head,  "  40 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent    American  dis.57$ 
Wood, fancy  Canadian,  or  American 

35  to  37$  per  cent. 

Bailey's(Star.R  &  L.Co.)42$to  45  p.c. 

Miscellaneous, dis.  15  to  17$  percent 

Bailey'sVictor.dis  15  to  174  per  cent 

Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.   prs.   dis 

37$,  40  p   c. 
Button's  Imitation,   per 

doz 5  00 

German,  per  d&z 60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  p.  c. 
Poppers. 

Corn,  square,  per  doz 135 

Pruning  Shears. 

Per  doz 4  00 

Pulleys 

Hothouse,  perdoz 55    100 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian   Cistern  57$  to 

60  per  cent. 
Pitcher  Spout,  65  to  67$  p.c 
Canadian  Cistern  60  to  62$  p.  c.  from 

factory. 
Canadian  Pitcher  Spout  67$  to  70  -    »-. 
from  factory. 

Punches 

Saddler's,     per  doz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  perinch     —    100 
Putty 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs  2  50    2  75 

Rail. 


75 


2  75 
75 


Hack,  complete,  each.. 

"       frame    only 

Saw  Sets. 

Per  doz. 1  65 

Scales. 

Canadian  List,  dis.  40  p.c 

Scale  Beams. 

Canadian,  B   S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,    perdoz  2  10 

Foot,       "  40 

Screens. 
Window,  patent,  per  doz    5  00 
Screw  Drivers. 

Sargent's,  per  doz 65 

Screws. 
Wood.F.  H.,  Iron,  and  Steel,  77$  per 

cent.,  dis.  , . 

Wood.R.H.      "      72$  per  cent.  dis. 
"      F.  H.  Brass75 
■'      R.  H  70        "  " 

Diamond   Point   wood   screw   nails 

bright,  dis.  77$  and  20  per  cent 
Bonch,  wood,  per  doz....  3  25 
Bench  iron  perdoz 4  25 

Scythes 
Discount  40  to  45  per  cent. 


9  00 


4  50 
3  50 


6  00 


4  00 


[2  75  *5  50 
5  50  9  75 


0  90 
0  80 


2  86 
8  00 


00 
75 


4  00 
4  50 


1  87 

2  75 
4  00 
1  20 

1  05 

1  90 


5  60 

3  85 
2  90 

4  50 

1  30 

2  50 

7  40 


9  00 
2  60 


2  00 
5  50 


2  90  7 


1  50 
3  75 
5  00 

2  00 


Eaterprise,  American  dis.  17$  to  20   Barn^or      per  foot....         » 
per  cent.  dis. 


H 


Home,  each 

Mincing  Knives. 

American,  per  doz    42 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to  Boker's, 


ding 
Lanes,  33$  to  35  p.c.  dis 
Rakes. 


Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B   &  W.,  japanned,  dis. 75  per  cenc, 
B.  &  W.  N.  P  ,dis.  65  p.c. 
Seymour's  dis.  60  p.  cent. 
.Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 
"        N.P„  70  per  cent. 

Sheaves 
Sliding  Door,  per  set    ...        77    140 

Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz 

"  tinned, 

Tin  Rim,  " 

"  black, 

Snaps 
Harness,  German,  dis  35  percent 
Acme, 
Lock,  Andrew's 

Sapolio 

In  i  or  Vi  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Perlb cvi-.v-    °28    030 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent 

Spoke  Shaves. 

Wood,   English   1  80    5  00 

■on,  American w 


Cigar  Box  Nails,  rtls.  45  per  cent. 
Shoe  Finders' TaoKS  and  Nails,  dis.  37$ 

percent. 

Tape  Lines. 
English,  ass  skin  perdoz. 
English  Pat.  Leather  — 

Chesterman's,      each  

"  steel, each  . 

Thermometers. 
Tin  case  &  dairy, dis.75p.c 

Thimbles. 
Asbestos, filled,  per  doz.,  25  to  33$  p  c 

Ties. 
Cow, perdoz 1  '!o    *  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  net  list. 
Canadian  10  to  15  per  cent  dis. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12$  pc 
cent,  to  70   and  25  p.c.   on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "       " 

Transom  Lifters 
Payson's,  $2.60  to  «"5.00  per  doz. 

Traps 
Game,  Newhouse,  dis  33$  p.c.  to  35  p.c 
Game.H  &N..P.S.  &  W.  or  Steel,  hu 
and  10  to  67$  per  cent. 

Mouse,  per  doz «  *•>    *  ■? 

Rat     "    2  °0  4  ft(1 


1  15 

1  35 

2  30 
1  80 


1  35 

1  60 

2  45 
2  25 


3  00  5  00 

4  50  11  50 


Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  0" 

Brade's         "        00  10  oO 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines 

Bag,  per  lb 0  12$  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
cotton,  perlb   ..    0  18    0  20 

Mattress,  per  lb  0  33    0  45 

Staging         "         0  27    0  36 

Broom  "         0  30    0  54 

Binding,  flax,  per  lb 

'•         jute       "      

Blue  ribbon   0  12$ 

"         Redcap Oil* 

Crown 0  H'J 

"         Silver  Composite  0  09 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand,  per  doz 4  00  fi  oo 

Bench,  parallel,  each  ....  2  00  4  50$ 

Coach,  each 6  00  7  00 

Peter  Wright'?,  per  lb  ... .  012  013 

Pipe.each   5  50  9  00 

Saw,  perdoz 6  50  13  00 


Washer  Cutters. 
Perdoz 4  00 


2  35 


or     American 


70  to  70.10  per  cent 
Nails 
Cut  Nails  (Iron) 
1.  Either    Canada 
Pattern. 

Basis— 50  to  60  dy 2  30 

40dy 2  35 

30dy 240 

20,16&12dy 2  45 

10  dy 2  50 

8  &  9  dy 2  55 

6&7  dy 2  70 

2  American  Pattern  Only 

from  4  to  5  dy 2  90 

3dy.(lath) 3  30 

3  Canada  Pattern  Only 

from  4  to  5  dy 2  80 

3  dy.  (lath) 3  20 

3dy    A.P.  Fine 8  90 

Cut  Nails  i  steel)  Add  10c.  to  the  prices 


""'  "  Spoons  and  Forks 

Cast  Steel  and  MaUeable   Canadian   Tea  Spoons pergross    7  50    12  00    Washer8  »  ir0n,"  40  per  cent. ,  4 

list  dis.  40  to  45  percent.  Table       "    '•'••'■•         "         an  ™  "  an  on       or  3  per  cent. 

Dessert  Forks.... 
Medium  "  •••• 
Table  " 

Squares. 

Iron,  perdoz  165 

Steel,  dis.  75  and  10  to  80  p.c 


8  50 


Razors, 
per  doz 


7  50  11  00 
3  60  10  00 


3  60 


Wade  &  Butcher's 

Razor  Strops. 

Currier's,  per  doz  125 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent.  cash. 
Copper  Rivets,  dis.  55  percent. 
Iron  "  "    55  per  cent. 

Burrs,  Iron,  30,  33$  per  c 
Rivet  Sets. 
Canadian  dis.  30, 35  per  c 
Rope 

Per  lb. 
Sisal.    Manilla. 
7-16  in.  and  larger..       8  10 

H,  5-16,  %  in 8$         10$ 

Cotton,  perlb 18 

New  Zealand  8$ 

Russia  Deep  Sea,  per  lb..        121 

Jute    "    ...       06J 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 


13$ 
07$ 


in  list  for  iron  nails 
Wire  Nails,  75.  5  per  cent,  from  List    Ivory,  dis  37$^to  40  per  cent 
Ian    8,  '92       Extras  as  per  List  for 
special  nails     Terms,  4  months  or  3    Mrs.  Potts 
per  cent.  cash. 

Brads  &  Moulding  Nails,  75,  5perc. 
from  new  list. 

Nail  Pullers. 

German  &  American 1  85    3  50 

Nail  Sets. 

per  gross 


80 
05 


5  00 


3  38    4  00 


Square,  round  and  octa 

gon 

Diamond 12  00  15  00 

Netting. 
Poultry,  60  per  cent  dis. 

Import  to,  10  per  cent. 
Oil. 
Canvla  Refined  Oil  (Toronto)  14       15 

Harboa  Safety      "      0  17    0  18 

Canada  WW.      "      0  20    0  22 

American  W.W.  "      0  25 

S.  R.  Seal per  gal  0  63    0  65 


Sad  Irons. 

per  set       75 

N    P.         '         1  00 

Sad  Heaters. 

Dome,  Shepard's, per  doz    4  75 

Sand  and  Emery  Paper. 

B.&  A.,  sand,  35  to  37V4  per  cent. 

Emery,  per  quire.... ....       55 

Sash  Cord 

Perlb 22 

Sash  Locks. 
Triumph  and  Morris, dis  37$,  40  per 
cent. 

Kempshell's  dis.    40,   62$  per  cent 
Canadian,  dis.   45.50  p.  c. 
Sash  Weights. 

Sectional,  per  lb i| 

Saws 


Trv  and  bevel,  dis.  50  to  52$  per  cent 

J  Staples. 

Fence,  galvanized,  per  lb  3f      4 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent.  _, 

Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 

Stove  Polish,  (Catchpole's). 
lrl    Stove  Pipe  Varnish,  enanelled 

l°f       cans,  per  doz   17b 

20      No  1,  Stove  Paste,  per  gross S  00 

9         .-2       "  ' 4  80 

Stone. 

Washita,  perlb 0  25        50 

Hindostan,  per  lb 0  06       07 

"  Slips,  per  lb  9 

Labrador,    perlb 0  13 

Axe,    "        0  15 

Turkey  '       0  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut,  Carpet  Blued,  gimp,  55  per  cent 
"  tinned,  dis.  57$  per  cent. 

Swedes' iron,  blued  or  tinned,  dis.  50 

per  cent. 
Upholsterers" dis.  50  percent. 
Copper  Nails, dis.  60  per  cent. 

"      Tacks,  45  per  cent. 
Clout  Nails,  dis.  60  p.  c  to  65  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  65  per  cent. 


30  00    30  00 

24  00  Well  Wheels. 

27  00 Amer. .perdoz.  8,10  &  12  in.    3  38    6  00 

36  00  

Wire. 
Brass  Wire,  16  to  25  wire  gauge,  21  to 
2  90         26c.  lb. 

Copper  Wire,  5  to  10  p.  c.  off  Amer.list 


90 


50 


Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
Bright,  Coppered  steel  and  spring  20 
per  cent  f.o.b.  Montreal 
Plus  10  centsl.o.b.  Hamilton. 
ii     10     ..       .■    Toronto. 
"     14      "       "     London. 
Broom  Wire  5j|  to  6$c.  per  lb. 
Clothes  Line  Wiie,  19  gauge,  per  doz 
coils   3  95 

Wire  Fencing. 

Galv.  2  barb, 2$  &  5  in.  apart 
"4      "    4  &  6  "      " 
"    Plain  twist,  all  deld 
"    Steel  thorn  and  rib- 
bon  

"  Lock  Barb,''  4  point  — 

Ditto  Glidden  2  point 

Galvanized    Barb,     "Ly- 
man," 2  to  4  points 

Steel  staples  0  03j  0  04 

Terms,  60  days  or  2  per  cent,  in  30 
days. 

Wire  Cloth. 

Ordinary,  discount  2b  p.c. 

Painted  Screen,  p.100  sq  ft 


}4         4J 
3\      4 

43         5 
....     0C4J 
. . . .     0  04$ 

0  04$ 


1  85     1  90 


Hand,  Disston's,  dis  10  p.  c. 

S.  <fc  D  ,  dis.  35  per  cent,  to  40  per  cent  Trunk  Tacks,  dis.  57$  per  cent. 

Cr«ss  Cut,  Disston's,  per  ft.  35  to  55.  Channel  nails  5c.  lb.  off  list 

S  &  D  dis.  35  po.  on  Nos  2  and  3.  Trunk  Tacks,  tinned,  6214  p.c. 


Wrenches. 
Acme,  35  to  37$  per  cent. 
Agricultural,  70  and  5  to  70  and  10  p  c 
Standard, dis.  60,  60  &  lOp.c. 
Coe'sGen'ne.dis.  32$  to  35  p.  c  dis. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    ..    2  00    3     ' 

S., perdoz 5  80    7    0 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each 3  40 

Pocket,  perdoz 125    2  00 


Simpson,  Hall,  Miller  &  Co., 


TRADE  MARK  FOR 


1 6  and  1 8  DeBresoles  St.,  Montreal. 


REGISTERED 
TRADE  MARK  FOR 

KNIVES.FORKS, SPOONS 


Manufacturers  of  the 

Finest  Quality  Electro- Plated  Ware. 

And    Sole    Manufacturers    of    the    Celebrated 

WM.   ROGERS'  Knives,  Forks,  Spoons,  Etc.    a. j. wwmbey. M«««.r 


RAZORS,      SCISSORS 


BUTCHER'S    KNIVES 


NONE     GENUINE 
WITHOUT    THIS     BRAND 


STAMPED     IN     HEAD    OF 
EVERY     PACKAGE 


BLACKSMITHS'  TOOLS. 


Horseshoe  Vises. 

Price,  No.  1,  -   $4.00 
"      No.  2,  -      7.50 

Will  save  their  cost 
in  a  week's  sharpen 
ing 


A.B.JARDINE&CO. 

HESPELER,   ONT. 


You  wil    Insure  Success 

STOVE 


IN    THE 


Business,  by  selling 


44  Souvenir"  5toyes  and  Ranges 

They  are  Leaders  and  Sure  Profit  Makers. 

If  you  are  not  acquainted  with  the  superior 
merits  of  these  goods,  order  samples,  and 
you  will  lead  your  competitor  in  sales. 

The  Gurney-Tilden  Go.  Ltd. 

Successors  to  The  E.  &  C.  Gurney  Co. 

HAMILTON  -  -  ONTARIO. 

ALMOST  EVERY  STILE  AND  SIZE  KNOWN  TO  THE  TRADE 


CL.AUSS    SHEARS    AND    SCISSORS. 

Steel  Laid.    Tempered  with  Natural  Gas.    All  Goods  Guaranteed- 

Highest  Medals  and  Diplomas  awarded  by  World's  Fair  judges.     Catalogue  mailed 
on   application. 

Clauss  Shear  Co. 


it7  Easetlaide  Toronto,  ont. 


'S 


LIQUID 
GLUE 


S     THE     BEST. 


THE  ART  METBOPOLE,  Agents. 

131  Yonge  Street,  TORONTO. 


"DURHAM 


OUR  SALES  OF 

"   Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  BranJ  outranks  all  others 
Try  it  and  be  convinced 

Sole  Consignees  for  Canada, 

IWRAE  &  CO.,  OTTAWA 


Dominion  Wire  Mnfg.  Co., 


(Limited) 


27  Front  St.  East,  Toronto,  Ont.  1  85  St.  James  St ,  Montreal,  Que. 

WORKS  AT  LACHINE,  QUE.,  Near  Montreal. 

MANUFACTURERS   OF  BEST    QUALITY 


2  and  4  Barb 
Plain  Twist  and 
Strip  Fencing 

And  Staples  for  same. 


4fc 


Iron,  Steel, 
Brass,  and 
Copper .  . 


Wire 


Write  for  Prices  and  Discounts. 


"Crescent"  Coat  and  Hat  Hooks. 

Supplied  in  Coppered,  Japanned,  and 
Tinned  Steel  Wire,  also  in  Brass  Wire. 
Best  Selling  Hook  made.    Try  It. 


Wire  Nails,  Wood  Screws, 
and  Jack  Chain. 


Who  ever  heard  of 


A  LAMP 


That  is  not  a  disappointment, 
and  an  article  that,  if  it  could  be, 
would  be  got  rid  of.      .... 


WE  CAN 


Or  any  good  dealer  can  supply  yon 
with  one  that  is  in  perfect  harmony 
wi;h  all  classes.     .;.... 


IT  IS  CALLED  .  . 


The  "Pittsburgh" 


Made  in  all  sizes  and  styles  of  Hanging, 
Banquet,  Vase,  and  Piano. 


Write  for  Primer. 


Qowans,  Kent  k  Co., 


Sole  Agents  for  Canada. 


TORONTO  and  WINNIPEG 


Only  Rubber  Factory  in  Toronto. 


H.  D.  Wabren,  Pres.-Treas. 
Chas.  N.  Candee,  Secy. 


"GUTTAPERCH" 

BRAND    OF 


SPIRAL   PACKING 

ANTI-FRICTION,  SELF-LUBRICATING 

Neatly  packed  in  14  in.  telescope  boxes,  12  feet  to  the  coil  anil 
each  size  in  a  separate  box.  Full  directions  for  use  accompany  each 
box.  Most  perfect,  convenient  and  economical  Piston  Packing. 
Stock  sizes  3-16,  1-4,  5-16,  3-8,  7- 16,  1-2,  9-16,  5-8,  11-16,  3-4,  13-16, 
7-8,  15-16,  1  inch.     Will  not  deteriorate  in  stock. 

Price  per  lb.  $1 .20.     Special  Discount  to  Dealers. 

THE  GUTTA  PERCHA  AND  RUBBER 
M'F'G  CO. 

OF  TORONTO,  LIMITED. 

61-63  FRONT  STREET  W.,  Toronto. 


THE     BEST 

Lawn    Mower 

IN  THE  MARKET. 


Improved  for  1894. 

10#  in.  Wheel. 

12,  14,  16,  18  and  20  in. 


^ 


Patented  in  England  May  15th,  1893 
"         "  Canada      "      29th,    " 
"         "  United  States  Dec.  12th,  1893 


«<* 


For  Sale  by  all  Wholesalers. 


Manufactured  by  .... 

A.  R.  WOODYATT  &  CO. 

GUELPH,  CANADA. 


VOL.  VI. 


TORONTO,  JANUARY  27,  1894. 


No.  4. 


MAGNOLIA  METAL 


IN    USE    BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST   ANTI-FRICTION    METAL    FOR 

High-Speed  Engine,    Dynamo,    Rolling-Mill,   Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,   Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL   CO., 


London  Office  :  75  Queen  Victoria  St. 
Chicago  Office  :        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners  and   Sole   Manufacturers, 

74  Cortland  Street.  NEW  YORK. 


R  World  Beater 


WE  have  pleasure  in  advising  the 
trade  that  we  have  been  appointed 
sole  agents  for  the  Dominion  for 
these  celebrated  goods,  and  will  carry  a 
complete  stock  of  all  colors  in  the  differ- 
ent size  packages.  Send  for  sample 
cards  and  particulars.  All  orders  given 
prompt  and  careful  attention.  The  lib- 
eral advertising  of  the  Aspinall  Enamel, 
Limited,  makes  this  a  profitable  line  to 
handle.  It  will  henceforth  be  more  vig- 
orously pushed  than  ever.      .     .     . 


i 


"Aspinall's  Enamel" 

The  world  renowned  paint  for  renovat- 
ing everything.  The  original  Enamel, 
imitated  by  all  other  makers. 


MANUFACTURED   BY 


ASPINALL  S  EMANIEL,  LIN|lfED 


NEW  CROSS,  LONDON,  S.  E, 


Walter  H.  Cottingham  &  Co. 


WHOLESALE    AGENTS 


Fine  Paints  and  Varnishes. 


MONTREAL 


HEADQUARTERS  FOR 


Steam   Paekings 

Asbestos  Rope,  Soapstone,  Plumbago,  Square 
Flax,  Oval  Gum  Core,  Hemp,  Tucks  Square 
and  Round,  Pure  Rubber  Sheet,  Asbestos  and 
Rubber  Sheet,  Cloth  Inserted  Rubber  Sheet, 
Wire  Inserted  Rubber  Sheet,  Jenkins'  Rubber 
Sheet. 

WRITE  FOR  LATEST  PRICES. 


RICE  LEWIS  &  SON 


LIMITED 


HARDWARE   MERCHANTS 


TORONTO 


Another 
Revolution  ! 


In  the  Bath  Trade. 


"Steel  Clad"  No.  2 


READY  JANUARY  1894 


Latest    - 


MANUFACTURED    B% 


Toronto  Steel-Clad  Bath  and  Metal  Co. 


LIMITED 


123  Queen   St.   East,  TORONTO 


THE  ABOVE  CUT  REPRESENTS  THE 

McGuire  Patent  Stove-pipe  Thimble 

It  is  the  same  cut  we  have  used  in  advertising  and  illustrating  this  Thimble 
for  the  last  eight  years.  We  desire  to  inform  our  customers,  and  the  trade  in  gen- 
eral, that  we  have  been  and  still  are  the  sole  manufacturers  of  this  Thimble  in 
Canada,  the  reputation  of  which  is  so  well  established.  No  other  persons  whatever 
have  been  licensed,  under  the  patents  covering  this  Thimble,  to  manufacture  it. 
Anyone  infringing  will  be  prosecuted.  And  to  beware  of  those  who  represent  they 
sell  McGuire's  Star  Thimbles,  who  have  no  right  whatever  to  manufacture  the 
same  and  cannot  possibly  supply  the  genuine  article. 


Kemp  Manufacturing  Co. 


TORONTO,  ONT. 


. .  HARDWARE . . 

A    PRACTICAL    JOURNAL    FOR   THE    WROUGHT,    CAST,    STAHPED, 
SHEET    AND  SPUN    METAL   TRADES. 


PnhHRhed  Weekly. 


$2.00  a  Year. 


Vol.    VI. 


TORONTO,  JANUARY  27,   1894 
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Washington  despatches  indicate  that 
Uncle  Sam's  legislators  are  wrestling  in 
earnest  with  the  Tariff  reform  measure,  and 
it  is  evident  from  what  has  already  been 
accomplished  that  the  Wilson  Bill,  as  far  as 
the  House  of  Representatives  is  concerned, 
will  pass  without  any  amendments  seriously 
changing  either  its  principles  or  its  fea- 
tures. This  is  evident  fron  the  substantial 
majorities  which  have  so  far  been  rolled  up 
for  some  of  the  most  controversial  clauses 
of  the  bill.  Sugars,  both  raw  and  re- 
fined, have  been  put  on  the  free  list  and  the 
bounty  on  sugars  has  been  abolished.  But 
the  most  interesting  phase  of  the  working 
of  the  legislative  machinery  to  Canadians  is, 
of  course,  in  its  bearings  on  those  articles 
which  most  affect  us.  In  this  respect  the 
most  important  to  us,  so  far  at  least, 
is  the  action  of  the  House  in  regard  to  coal. 
It  was  known  that  the  coal-producing  States 
of  Virginia,  West  Virginia,  and  Alabama, 
would  use  all  their  influence  to  defeat  the  in- 
tention of  the  Wilson  Bill  to  place  coal  on 
the  free  list.  And  .vhen  the  House  reached 
the  clause  Wednesday,  the  strength  that 
developed  in  opposition  to  the  proposal 
was  not  surprising.  One  member  moved  an 
amendment  placing  a  duty  of  40c.  per  ton  on 
the  product,  and  at  one  time  it  looked  as  if 
it  would  prevail,  so  formidable  was  the  op- 
position to  free  coal.  And  it  was  only  a  for- 
tunate move  on  the  part  of  Mr.  Wilson  that 
turned    the    tide    in    favor    of    the    clause 


fathered  by  him.  Some  years  ago  the 
Dominion  Parliament  placed  a  proviso  on 
the  statute  book,  declaring  that  when  the 
United  States  was  prepared  to  allow  any 
one  of  certain  products  of  Canada  to  enter 
that  country  free  of  duty  a  like  office  would 
be  performed  by  Canada.  Broadcast  as  has 
this  reciprocal  offer  been  published  most 
of  the  law-makers  of  the  Urited  States 
had  either  forgotten  it  or  never  heard  of 
such  a  proposition.  One  of  the  articles 
specified  in  the  list  in  question  was  coal. 
Mr.  Wilson  knew  this,  and  he  used  this 
knowledge  to  advantage  Wednesday.  From 
his  seat  in  the  House  he  read  the  reciprocal 
clause  from  the  Canadian  statute  ,  and  wild 
was  the  applause  which  the  imparting  of  the 
knowledge  created,  and  large  the  majority 
— 131  to  81 — by  which  it  was  decided  to 
place  coal  on  the  free  list.  Subsequently 
both  petroleum  and  iron  ore  were  placed 
upon  the  free  list.  The  paragraph  relating 
to  the  free  importation  of  medals  of  gold, 
silver,  and  copper  has  been  enlarged  to  in- 
clude trophies  of  all  sorts,  such  as  prize  cups 
for  yachting  races  and  the  like.  Agricultural 
implements  are  also  to  be  added  to  the  free 
list.  On  Wednesday  the  Committee  on 
Ways  and  Means  reported  the  Income  Tax 
Bill,  making  it,  contrary  to  the  expecta- 
tions of  many,  a  part  of  the  Tariff 
Bill.  Nearly  all  the  eastern  Democrats 
are  strongly  opposed  to  an  income  tax, 
and  the  opinion  is,  in  consequence,  not 
wanting  that  it  may  cause  a  change  of  senti- 
ment in  regard  to  the  more  important  tariff 
reform  measure. 


The  incident  in  the  House  of  Representa- 
tives on  Wednesday  last,  in  regard  to  a 
reciprocal  clause  in  the  Canadian  statute- 
book,  was  only  another  illustration  of  the 
ignorance  that  prevails  in  the  United  States 
regarding  Canada.  Here  was  a  reciprocal  offer 
of  some  years  standing  made  by  the  Domin- 
ion rf  Canada,  a  clause  which  dealt  with  the 
very  product  the  House  was  discussing  with 


so  much  vigor,  and  yet  Mr.  Wilson  seemed 
to  be  the  only  member  present  that  had  any 
knowledge  of  it.  There  may  have  been 
others  who  were  conversant  with  the  fact, 
but  who,  for  policy,  kept  it  to  them- 
selves ;  but  that  the  vast  majority  were 
ignorant  of  any  such  offer  having  ever 
been  made  by  Canada  was  obvious  from 
the  cheers  that  greeted  Mr.  Wilson's  an- 
nouncement revealing  the  existence  of  Can- 
ada's offer,  and  by  the  votes  which  were 
subsequently  turned  in  favor  of  free  coal. 
Our  friends  across  the  border  have  yet  a 
great  deal  to  learn  about  Canada,  the 
country  most  richly  blessed  by  Nature  in  the 
world,  and  that  is  at  the  moment  enjoying 
the  best  of  health  financially  and  commer- 
cially. What  little,  comparatively,  our 
neighbors  to  the  south  do  know  about  us  has 
not  been  acquired  by  diligent  research.  It 
has  been  forced  upon  them  by  the  superiority 
which  Canada  has  shown  in  many  respects 
when  comparisons  have  been  made  between 
certain  products,  institutions  and  conditions 
obtaining  in  the  respective  countries. 


Shaking  always  brings  the  big  potatoes 
to  the  top  of  the  measure  ;  so  does 
times  of  trade  depression  the  good  clerks. 
Just  now  country  merchants  are  en- 
gaged in  the  task  of  cutting  down  ex- 
penses ;  and  in  pursuance  of  this  some  have 
found  it  necessary  to  dispense  with  the  ser- 
vices of  some  of  their  clerks.  Naturally 
the  clerk  that  is  the  most  inefficient,  and  the 
less  solicitous  regarding  the  interests  of  his 
employer,  has  to  go  first  as  a  rule.  The 
fisherman  will  not  assort  his  catch  so  closely 
if  fish  are  scarce  as  he  would  if  the  opposite 
obtained.  It  is  much  the  same  with  the 
merchant  in  regard  to  his  clerks.  When 
business  is  brisk,  and  his  staff  of  clerks  are 
well  employed,  he  will  bear  more  with  the 
clerk  of  inferior  ability  than  he  will  when 
business  is  quiet  and  he  purposes  curtailing 
his  staff.  When  the  latter  condition  obtains, 
the  clerks  of  mediocre  or  of  inferior  ability 
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are  cut  off  and  sent   to  hunt  up  positions 

elsewhere. 

*        *        * 

There  is  always  room  at  the  top  for  first- 
class  clerks,  and  the  present  condition  of 
affairs  should  stimulate  assistants  in  the 
store  and  warehouse  to  greater  effort.  To- 
day, as  in  all  ages,  there  are  too  many 
clerks  whose  scale  of  interest  in  the  wel- 
fare of  their  employers  is  far  too  low,  and 
concern  about  their  ease  and  comfort  too 
great.  If  there  is  a  customer  to  be  waited 
upon,  the  clerk  should  do  so  promptly. 
Occasionally  a  customer  comes  into  the 
warehouse  or  store  at  the  hour  when  some, 
at  least,  of  the  clerks  are  going  out  for 
lunch,  and  not  infrequently  first  one  and 
then  another  requested  to  wait  upon  him 
will  excuse  himself  with  the  remark:  "Oh, 
I'm  going  out  for  lunch.  Let  some  of  the 
other  fel'ows  wait  upon  him."  The  cus- 
tomer naturally  feels  himself  slighted  ;  and 
a  customer  slighted  is  sometimes  a  patron 
lost.  Clerks  must  take  interest  in  their 
employer's  business  if  they  ever  hope  to 
make  life  a  success.  They  must  strive  to 
learn  the  peculiarities  of  the  customer — to 
know  their  likes  and  dislikes.  They  need 
to  be  conversant  with  their  business  and 
the  articles  appertaining  to  it.  To  have 
some  acquaintance  with  the  current  litera- 
ture of  the  day  and  the  condition  of  the 
markets,  particularly  those  relating  to  his 
own  business,  is  also  an  essential.  Thus 
qualified  he  is  able  to  converse  intelligently 
with  those  who  patronize  his  employer's 
store,  thereby  increasing  his  popularity  as  a 
clerk,  and,  consequently,  his  value  to  his 
employer,  which  is  the  end-all  every  clerk 

should  stek. 

*         *         * 

The  Duke  of  Connaught's  recent  com- 
mand regarding  shoe  laces  in  the  British 
army  contains  a  moral  for  business  men. 
His  object  in  regard  to  so  little  a  matter 
was  the  perfection  of  the  efficiency  of  the 
soldiers  under  his  command.  "  It  is  the 
littles  that  make  the  muckles;"  and  it  is 
close  attention  to  details  that  insures  suc- 
cess in  business.  First  of  all  a  man  needs 
to  fit  himself  for  the  business  he  intends 
following.  Then,  once  in  business,  it  is 
necessary  for  him  to  know  how  to  buy. 
This  is  a  most  important  qualification,  and 
many  a  merchant  has  failed  because  of  a 
want  of  it.  The  necessity  of  being  a  good 
salesman  and  of  devising  ways  and  means 
of  securing  patronage  is,  of  course,  under- 
stood.    Equally  so  is  the  importance  of  ex- 


ercising a  close  scrutiny  of  the  accounts. 
But  while  these,  the  fundamental  principles 
of  success,  are  so  well  known,  they  are  apt 
to  be  forgotten,  and  a  timely  reminder  tends 

to  their  being  exercised  more  vigorously. 

*  *        * 

Never  before  was,  probably,  the  evil  of 
cutting  prices  more  prevalent,  or  the  desire 
on  the  part  of  merchants  for  its  discontinu- 
ance stronger  than  now.  The  fact  of  the 
matter  is,  it  is  working  its  own  remedy.  The 
medicine  those  merchants  are  taking,  whose 
characteristic  is  "cutting,"  is  insolvency; 
and  it  is  being  administered,  although  un- 
consciously, by  their  own  hand.  The 
"  horrible  example  "  they  present  is  a  warn- 
ing which  many  discern,  and  which  not  a 
few  endeavor  to  profit  by.  During  the 
recent  holiday  season  one  or  more  instances 
of  this  came  under  the  observation  of  this 
journal.  One,  particularly,  comes  to  memory 
at  the  moment.  Like  a  good  many  others, 
this  particular  merchant  had  been  in  the 
habit  of  cutting  prices  during  the  Christmas 
season  in  order  to  induce  trade.  Last  Christ- 
mas he  resolved  to  discontinue  the  practice  ; 
and,  notwithstanding  that  his  competitors 
continued  the  practice  as  of  yore,  and  that 
money  was  supposed  to  be  scarcer  and  times 
harder,  he  not  only  made  more  money  than 
he  ever  did,  but  did  a  larger  business  as 
well.  It  is  safe  venturing  that  there  is  at 
least  one  merchant  who  has   departed  from 

the  old  way. 

*  *        * 

In  England,  if  one  can  judge  from  the  tone 
of  the  exchanges,  the  movement  for  reform 
in  "cutting"  seems  to  be  more  preconcerted 
than  in  any  other  country.  There  the  merch- 
ants are  combining  together  in  towns  and 
cities,  with  a  view  to  crushing  out  the  evil. 
A  correspondent  of  an  English  paper,  noting 
this  movement,  said  :  "They  know  and  feel 
that  the  present  despicable  state  of  things 
has  existed  too  long,  and  that  an  earnest 
attempt  should  be  made  to  improve  matters. 
They  know  and  feel  that  the  abolition  of  the 
present  suicidal  policy  of  quoting  prices  for 
goods  that  do  not  enable  them  to  meet  ex- 
penses with  ease,  and  the  substitution  of  a 
legitimate  competition,  would  result  in  plac- 
ing the  trade  generally  upon  a  stronger 
basis,  the  natural  result  of  inestimable  bene- 
fits accruing  to  its  members  all  round.  The 
idea  very  prevalent  in  the  present  day  is  that 
the  day  is  past  wherein  the  doctrine  existed  to 
the  effect  it  was  the  duty  of  every  member 
of  the  trade  to  endeavor  to  annihilate  his 
neighbor  and  monopolize  the    whole  trade 


of  the  district,  and  that  to-day  the  doc- 
trine exists  to  the  effect  that  they  are 
brethren  and  members  of  a  specified  trade. 
They  desire  to  combine  and  seek  the  good 
of  each  other,  and  to  place  the  trade  on  a 
sound  and  substantial  basis  ;  they  desire  to 
earn  a  living  with  less  worry  and  care  ;  they 
desire  proper  and  commodious  premises  for 
the  storage  and  disposal  of  their  goods  and 
chattels  ;  they  desire  an  earlier  system  of 
closing,  in  order  to  give  their  assistants  that 
liberty  which  is  their  proper  right  to  seek 
and  to  hold  and  to  utilise  for  the  purpose  of 
improving  those  physical,  mental,  and  intel- 
lectual faculties  they  are  the  recipients  of 
at  the  hands  of  their  Maker  ;  they  desire, 
indeed,  to  wear  an  aspect  of  business  men 
and  not  a  sentimental,  philanthropic  aspect. 
To  accomplish  all  this  they  know,  and  are 
convinced,  that  better  quotations  must  rule. 
Legitimate  competition  must  be  in  existence, 
and  by  the  adjective  legitimate  1  mean  that 
pricing  of  an  article  which  will  insure  an 
adequate  return  for  expenses  incurred  in 
putting  such  article  in  circulation."  The 
man  who  takes  his  own  life  is  looked  upon 
as  a  fool ;  but  the  merchant  who  ends  his 
business  career  by  adopting  the  suicidal 
policy  of  cutting  prices  is  certainly  not 
much  better  mentally. 

*  *  * 
When  storms  are  raging  the  mariner 
needs  to  consult  his  chart  more  frequently 
than  he  would  under  ordinary  conditions; 
and  when  times  are  hard  the  live  merchant 
scrutinizes  more  closely  the  columns  of  his 
trade  journal,  both  to  gauge  the  trend  of 
the  markets  and  to  gather  hints  that  will 
assist  in  making  his  business  more  profit- 
able. 

CANADA  IS  WATCHING. 

That  the  opportunity  of  reaping  a  harvest 
in  the  United  States  is  being  closely  watched 
by  the  Canadians  is  seen  in  various  projects 
already  on  foot  in  the  Dominion.  One  is  ex- 
plained in  a  notice  which  appeared  in  a  New 
York  daily  paper,  mentioning^as  a  business 
opportunity  that  a  company  of  first-class 
standing,  owning  a  large,  well-developed 
Bessemer  ore  mine  in  Canada,  viewing  the 
proposed  total  repeal  of  duty  on  ore  and  the 
reduction  in  duty  on  pig  iron  in  the  United 
States,  desires  to  secure  additional  capital  in 
order  to  increase  its  shipments  of  ore  to 
American  consumers,  and  to  more  exten 
sively  manufacture  special,  low  phosphorus 
pig  iron  for  American  consumption  under  the 
Canadian  bounty  of  $2  per  ton.  The  Domin- 
ion is  now  paying  a  bounty  upon  each  and 
every  ton  of  pig  iron  manufactured  within 
its  borders,  but  American  statesmen  are  now 
endeavoring  to  reduce  our  tariff  on  pig  iron 
far  below  that  figure.  As  we  have  already 
stated,  with  cheap  water  freights  and  a 
bounty  of  $2  per  ton,  Canadian  pig  iron 
manufacturers  can  easily  meet  the  tariff  as 
fixed  in  the  Wilson  bill. — American  Manu- 
facturer. 
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BOARD  OF  TRADE   NOMINATIONS. 

-  PHE  nominations  for  officers  of  the 
j  Montreal  Board  of  Trade  elections 
X  closed  on  Saturday.  Following  is  the 
complete  list  of  those  nominated  : — Council : 
Messrs.  W.  W.  Ogilvie,  president  ;  J.  A. 
Cantlie,  vice-president  ;  John  Torrance, 
second  vice-president  ;  Edgar  Judge  and 
R.M.  Esdaile,  treasurers;  David  Robertson, 
D.  A.  McPherson,  Stewart  Munn,John  Mc- 
Kergow,  A.  A.  Thibaudeau,  Alex.  McFee, 
Alex.  Mitchell,  T.  J.  Drummond,  James 
Baylis,  D.  C.  Lockerby,  C.  J.  Smith,  Frank- 
Hart,  J.  D.  Rolland,  R.  Meredith,  C.  Mc- 
Lean, W.  Cunningham,  John  Baird,  S.  O. 
Shorey,  David  Macfarlane  and  E.  S.  Clous- 
ton.  Board  of  arbitration  :  Messrs.  E.  B. 
Greenshields,  C.  D.  N.  Osgood,  R.  E. 
Wight,  James^Williamson,  John  B.  McLean, 
J.  P.  Cleghorn,  Richard  White,  R.  Archer. 
H.  Montagu  Allan,  F.  W.  Henshaw,  Hon. 
G.  A.  Drummond,  R.  Reford,  J.  Kerry,  H. 
A.  Budden,  and  Jas.  Slessor.  The  elections 
will  take  place  on  January  30th. 

The  nominations  for  the  Toronto  Board 
of  Trade  took  place  on  Tuesday,  with  this 
result  : — President,  Hugh  Blain  (elected  by 
acclamation);  first  vice-presidents,  Staple- 
ton  Caldcott  and  A.  A.  Allan  ;  second 
vice  -  president,  E.  B.  Osier  (elected 
by  acclamation)  ;  treasurer,  J.  L.  Spink 
(elected  by  acclamation).  Committee  :  D. 
W.  Alexander,  George  Anderson,  H.  N. 
Baird,  M.  F.  Brown,  C.  Cockshutt,  John 
Donough,  Thomas  Dunnett,  P.  W.  Ellis,  W. 
G.  Gooderham,  George  Keith,  Warring 
Kennedy,  J.  Herbert  Mason,  W.  D.  Mat- 
thews, M.  McLaughlin,  J.  Short  McMaster, 
J.  Kerr  Osborne,  John  Pugsley,  E.  Samuel, 
A.  M.  Smith,  C.  C.  VanNorman,  John  Wal- 
die,  D.  R.  Wilkie,  T.  Woodbridge,  Elias 
Rogers,  Wm.  Christie.  Board  of  Arbitra- 
tion :  R.  S.  Baird,  C.  W.  Band,  Jas.  Bran- 
don, S.  E.  Briggs,  Geo.  A.  Chapman,  F.  B. 
Cumberland,  Thos.  Flynn,  Wm.  Galbraith, 
J.  H.  G.  Hagarty,  Geo.  Hamilton,  Noel 
Marshall,  Geo/ McBean,  Robt.  McLean,  J. 
L.  Spink,  J.  H.  Sproule,  R  J.  Stark.  Har- 
bor Commission  :  Geo.  A.  Chapman,  Thos. 
Davies,  W.  A.  Geddes,  J.  T.  Mathews,  A. 
M.  Smith,  S.  Sylvester.  Industrial  Exhibi- 
tion :  H.  N.  Baird,  D.  Gunn,  W.  B.  Hamil- 
ton, Geo.  H.  Hastings,  W.  C.  Matthews, 
Jos.  Oliver. 


THE  IRON  TARIFF. 

The  Ottawa  correspondent  of  the  Toronto 
Globe  says  :  The  representatives  of  the  iron 
industry  are  at  loggerheads  as  to  what 
should  be  done  tor  them  by  the  tariff. 
The  raw  material  of  the  rolling  mill  proprie- 
tors is  largely  wrought  scrap  iron,  upon 
which  there  is  a  duty  of  $2  per  ton.  If  they 
had  their  way  they  would  admit  scrap  iron 
free  of  duty,  as  they  import  an  enormous 
quantity.  The  furnaces,  however,  which 
produce  pig  iron  as  their  manufactured  pro- 


duct, believe  that  the  rolling  mills  ought  to 
consume  this  pig  iron,  and  that  if  the  duty 
on  scrap  iron  was  doubled  it  would  so  stimu- 
late the  production  of  pig  iron  that  there 
would  be  a  sufficient  quantity  for  the  supply 
of  the  rolling  mills.  The  pig  iron  manufac- 
turers say  further  that  the  duty  on  scrap  iron 
is  out  of  all  proportion  to  the  duties  on  other 
classes  of  iron.  Mr.  A.  T.  Patterson,  a  repre- 
sentative of  the  Londonderry  Iron  Company, 
is  authority  for  the  statement  that  the  low 
rate  of  duty  on  scrap  iron  is  inconsistent 
with  the  principle  of  a  uniform  protective 
tariff  for  the  iron  industry,  and  should  be  in- 
creased, and  also  because,  owing  to  large 
importations,  it  enables  opponents  to  prove 
that  the  tariff  is  not  devised  to  protect  la- 
bor, and  thus  seriously  endanger  the  whole 
system.  It  was  absurd,  he  said,  to  put  a 
duty  of  $4  a  ton  on  pig  iron,  and  only  half 
that  on  a  more  finished  grade  like  scrap  iron. 
The  duty  on  bar  iron,  at  the  rate  it  now  sells 
in  Canada,  $10  a  ton,  is  no  per  cent.  The 
duty  has  enabled  the  bar  people  to  form  a 
combine,  which  was  dissolved  the  other  day 
because  they  thought  it  "more  advantageous 
just  now  to  be  controlled  by  any  agreement." 


GAS  WELLS  IN  CHINA. 

THE  principal  natural  gas  wells  in 
China,  explains  Mechanical  Views, 
are  located  near  the  town  of  Tsi-lin- 
tsing,  in  the  vicinity  of  which  large  numbers 
of  salt  wells  are  found.  These  latter,  in 
fact,  appear  to  have  really  been  responsible 
for  the  exploitation  of  the  former.  To  make 
a  well  the  Chinese  use  a  long  and  elastic 
bamboo  pole,  supported  in  the  middle  by  a 
ciosspiece,  a  rope  made  by  coupling  the 
ends  of  long  slices  of  bamboo,  and  an  iron 
instrument  which  weighs  about  160  pounds. 
The  rope  is  fastened  on  the  thin  end  of  the 
pole  and  the  iron  on  the  end  of  the  rope.  A 
slight  up  and  down  motion  of  the  thick  end 
of  the  pole  makes  the  iron  jump  and  bore  a 
hole  with  its  broad,  sharpened  edge.  When 
a  portion  of  rock  is  disintegrated  clear  water 
is  poured  into  the  hole,  a  long  bamboo  tube 
with  a  valve  in  the  bottom  is  lowered,  and 
the  turbid  water  is  raised  to  the  top.  Pipes 
of  cypress  wood  are  rammed  in  to  protect 
the  sides  of  the  bored  hole  and  to  prevent 
the  water  contained  in  the  surrounding 
ground  from  getting  access  to  the  well.  The 
pipes  are  attached  to  each  other  at  the  ends 
with  nails,  hemp,  and  tung  oil.  The  inner 
width  of  the  pipe  is  about  five  inches.  As 
the  work  proceeds  the  pipes  are  rammed 
deeper  and  anew  one  is  attached  on  the  top ; 
the  rope,  too,  is  made  longer.  At  a  depth 
varying  from  700  to  1,000  feet  the  brine  is 
struck  and  the  well  is  fit  for  use.  The  brine 
is  raised  to  the  top  through  long  bamboo 
tubes  and  bamboo  ropes  by  means  of  a 
horse-whim,  and  is  then  carried  to  large 
pans  for  evaporation,  or  led  to  them  through 
bamboo  pipes. 


LOCKS  AND  SAFES. 

BEFORE  a  meeting  of  the  Liverpool 
Architectural  Society  at  the  Royal 
Institute,  Mr.  A.  Culshaw  presiding, 
a  paper  was  read  by  Sir  George  H.  Chubb 
upon  "The  History  and  Development  of 
Locks  and  Safes."  In  the  course  of  his 
paper,  which  was  illustrated  by  diagrams 
and  samples,  Sir  George  said  that  in  Amer- 
ican burglar-resisting  safes  steel  plates  of 
different  degrees  of  hardness  were  employed, 
and  joints  were  usually  covered  with  forged 
bands.  To  resist  drills,  cast  metal  similar 
to  spiegeleisen,  and  capable  of  being  chilled, 
was  sometimes  run  in  between  the  outer  and 
inner  plates  of  the  safe.  The  strongest 
work  was  founded  in  the  United  States  Safe 
Deposit  Vaults,  where  the  bolts  were  always 
secured  by  a  chronometer  lock,  commonly 
called  a  "timer,"  which  controlled  the  bolts 
independently  of  other  locks,  and  it  was 
computed  that  there  were  not  less  than  from 
14,000  to  15,000  in  use.  If  a  burglar,  either 
by  force  or  fraud,  obtained  the  secret  of  the 
numbers  of  the  combination  lock  or  the  keys 
of  an  ordinary  lock,  he  could  not  open  the 
safe,  provided  a  "timer"  was  on  guard. 
The  owner  set  his  timepiece  to  run  off  guard 
at  any  selected  hour  the  next  morning,  and 
at  that  time  or  after  he  could  open  the  door. 
The  existence  of  the  timer,  and  the  popular 
reliance  placed  in  it,  enabled  American  man- 
ufacturers to  meet  a  new  method  of  attack — 
nitro-glycenne.  This  nitro-glycerine  busi- 
ness had  led  up  to  a  new  application  of  the 
timer,  for  it  was  obviously  desirable  to  do 
away  with  all  spindle  holes  through  a  door, 
and  yet  be  able  to  work  the  main  bolts  in- 
side a  door.  This  problem  had  been  solved 
by  the  use  of  powerful  spiral  springs,  en- 
closed in  a  box,  mounted  inside  the  door. 
The  ordinary  locks  were  quite  dispensed 
with,  and  reliance  was  wholly  placed  in  the 
stored  power  of  the  springs  governed  by  a 
timer. 

As  to  English  safes,  there  was  a  large 
variety  in  the  nature  of  the  materials  em- 
ployed for  the  better  class  of  work.  The  ob- 
ject was  to  use  a  material  which  should  be 
sufficiently  hard  to  resist  drilling,  and  yet  at 
the  same  time  sufficiently  tough  not  to  frac- 
ture under  blows.  By  preference  he 
used  plates  or  slabs  made  upon  the  model 
of  warships'  armour— that  is,  with  layers  of 
high  carbon  steel  welded  and  rolled  in  be- 
tween layers  of  iron  or  mild  steel  ;  the  high 
carbon  steel  gave  the  resistance  necessary  to 
keep  out  cutting  instruments,  the  softer  steel 
contributing  the  toughness.  Concluding ,  he 
referred  to  the  various  fire-resisting  materi- 
als used  in  filling  the  chambers  of 
safes,  such  as  charcoal,  which  was  expen- 
sive, saw-dust,  which  had  been  proved  on  a 
large  scale  at  St.  John's,  Newfoundland,  to 
be  unreliable,  and  infusoria  or  fossil  earth, 
with  which  he  preferred  to  mix  a  quantity  of 
crushed  alum  of  pure  quality. 
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TALKS  WITH  RETAILERS. 
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'HIS  thaw  has  hurt  the  skate  trade 
a  good  deal,  but  we  are  still  re- 
ceiving a  good  many  for  sharpen- 
ing," said  B.  Ibbotson,  Queen  street  west. 
"  I  have  not  yet  gone  actively  into  the 
bicycle  repairing  business,  but  I  intend  to 
the  coming  season.  During  my  trip  to  Eng- 
land last  fall  I  picked  up  a  great  many  use- 
ful hints  regarding  bicycle  repairing." 

"We  are  moving  over  to  149  Yonge 
street," said  one  of  Mr.  McCready's assistants, 
380  Queen  street  west.  "  We  will  carry  a 
full  line  cf  guns,  sporting  goods,  and  cutlery, 
and  we  have  also  the  agency  for  two  or 
three  popular  lines  of  bicycles.  Business 
has  been  pretty  good,  and  we  expect  to  in- 
crease it  largely  in  our  new  stand." 

"No,  there  is  nothing  wonderful  about  the 
way  goods  are  selling,"  remarked  J.  Pearsall, 
as  he  looked  up  from  some  work  he  was  do- 
ing in  his  new  shop.  "  However,  I  have 
been  trying  to  put  two  new  grinders  in  the 
shop,  but  have  not  had  any  spare  time. 
Odd  jobs  keep  coming  in,  and,  even  in  this 
dull  season,  I  can  generally  show  a  good 
slate  at  the  end  of  the  week." 

"  Yes,  we  do  try  to  keep  everything  as  tidy 
as  possible,"  said  J.  W.  Owen,  836  Yonge 
street.  "  Don't  you  think  the  store  looks 
neat  ?  When  I  see  a  dusty  and  untidy  store, 
I  generally  form  an  unfavorable  idea  of  the 
proprietor's  business  habits.  The»way  a 
man's  stock  is  kept  is  a  good  index  of  his 
character.  We,  like  others,  find  things  a 
little  slow  at  this  season  of  the  year,  but  this 
is  nothing  more  than  we  expect." 

"  I  enjoy  reading  Hardware  very  much, 
and  had  I  had  anv  conception  of  what  it  was 
like  I  should  have  been  a  subscriber  to  it 
long  ago,"  said  W.  L.  Murray,  Yonge  street. 
"  Trade  is  moving  along  nicely  for  this  sea- 
son of  the  year,  and  we  are  not  making  any 
kick.  There  is  no  run  on  any  particular 
lines.  People  are  just  buying  what  they 
need  for  the  time  being." 

"  No  practical  improvement  in  trade  will 
be  noticeable  for  some  time  yet,"  said  J. 
Wood  worth,  842  Yonge  street.  "  There  are 
quite  a  lot  of  small  sundries  selling,  and  this 
mild  weather  is  creating  a  tendency  for  fix- 
ing up  old  places.  We  have  sold  quite  a  lot 
of  skates  this  winter,  but  of  course  builders' 
hardware,  etc.,  has  been  dull  for  the  last 
few  months.  Yes,  we  carry  a  lot  of  German 
and  English  goods  in  the  line  of  screw  hook 
and  eyes,  barrel  bolts,  and  other  small 
wares.  The  German  are  somewhat  clum- 
sier and  have  not  the  finish  of  the  American, 
but  being  so  much  lower  in  price,  the  Am- 
ericans cannot  compete  with  them  on  the 
Canadian  market.  This  recent  cutting  of 
prices  by  retailers  is  a  lot  of  rubbish  ;   they 


would  sell  the  same  quantity  if  they  asked  a 
fdir  price.  Hardware  is  not  like  groceries 
or  dry  goods.  If  a  customer  wants  a  certain 
amount  of  locks  or  screws,  etc.,  he  buys  just 
that  amount,  and  cannot  be  tempted  to  buy 
a  large  quantity  because  they  are  marked 
down  low." 

"  Every  line  has  its  quiet  time,  and  we  are 
having  ours,"  said  J.  Ivory,  Queen  street 
west.  "  There  is,  of  course,  nothing  doing 
in  heaters  now,  but  we  have  had  a  fair  sea- 
son. You  see,  we  have  more  room  now, 
having  pretty  well  cleared  out  our  stock  of 
stoves.  There  is  a  call  now  and  then  for  a 
range  yet.  No,  I  have  not  commenced 
stocking  up  for  the  spring  trade  yet.  I 
think  prospects  for  the  summer  should  be 
good.  My  trade  has  increased  during  the 
past  year,  and  I  see  no  reason  for  gloomy 
foreboding.  Hardware  is  always  a  good 
paper,  and  I  found  last  week's  even  more 
interesting  than  usual.  I  never  miss  read- 
ing Hardware. 

I  had  a  chat  with  John  E.  Dingman,  a 
Winnipeg  wholesale  commission  merchant, 
on  Tuesday.  Mr.  Dingman,  like  every 
Manitoban,  has  great  faith  in  the  Prairie 
province  in  general,  and  the  city  of  Winni- 
peg in  particular.  "  O,  yes,  we  have  a  grand 
country  up  there.  Winnipeg  has  got  over 
the  effects  of  the  land  boom,  and  is  now 
making  solid  and  substantial  progress.  Just 
now,  however,  collections  are  slow,  but  this 
will,  I  have  no  doubt,  be  all  right  in  time. 
One  great  evil  up  there  just  now  is  the  way 
in  which  farmers  have  been  mortgaging 
their  crops.  Why,  it  was  shown  the  other 
day,  that  in  some  instances  two  crops 
ahead  had  been  mortgaged.  Something 
ought  to  be  done  to  remedy  the  evil, 
but  what  to  do  is  the  question  that 
is  agitating  everybody.  The  implement 
men  and  the  loan  companies  came  out 
all  right,  but  the  storekeepers  —  and  I 
don't  know  what  they  are  thinking  about — 
give  credit  indiscriminately.  What  is  the 
first  cause  of  this  crop-mortgage  evil  ?  Oh, 
I  suppose  people,  who  have  neither  experi- 
ence nor  capital,  take  up  farms,  and  then 
foolishly  allow  themselves  to  be  persuaded 
to  buy  expensive  machinery  and  to  mort- 
gage their  crops  to  pay  for  them  without 
thinking  what  they  are  doing.  However, 
they  are  being  educated."  Then  Mr.  Ding- 
man invited  me  to  visit  Manitoba  and  "  see 
the  grandest  country  in  the  world  ;  "  and  I 
said  I.  hoped  to  before  I  saw  many  more 
summers. 


A  meeting  of  the  creditors  of  the  defunct 
Boynton  Cement  Co.  occurred  recently,  and 
the  estate  was  wound  up.  Stock-holders 
received  about  8c.  on  the  dollar.  B.  W. 
Folger  was  the  luckiest  creditor.  By  deal- 
ing in  property  of  the  company  he  made 
70c.  on  the  dollar. 


FURNACES  AND  GRATES. 

NO  less  an  authority  than  the  Encyclo- 
pedia Brittanica  expresses  a  disbe- 
lief in  the  use  of  an  open  grate  for 
purposes  of  ventilation  when  used  in  con- 
nection with  a  furnace.  "  An  open  fire- 
place," he  says,  ''  unless  the  air  enters  from 
the  ceiling,  often  produces  little  or  no  venti- 
lation above  the  level  of  the  chimneypiece, 
and  even  then  it  does  not  afford  the  best  and 
•purest  atmosphere.  The  air  above  may  be 
comparatively  stagnant  and  offensive  in  the 
extreme  from  the  products  of  combustion 
and  respiiation,  while  a  fresh  current  moves 
along  the  floor  to  the  fireplace." 

It  is  perhaps  unkind,  remarks  Hardware 
Reporter,  to  find  fault  with  the  deductions 
of  such  a  staid  and  sedate  old  lady  as  the 
E.  B  ,  but  there  is  abundant  reason  for  do- 
ing so  in  the  present  case.  It  is  a  fact  that 
vitiated  air  cannot  be  entirely  drawn  away 
from  a  room  unless  there  is  a  constant  ad- 
mission of  pure  air  from  the  outside,  either 
through  the  furnace  pipes,  by  other  ordinary 
air  ducts,  or  through  the  cracks  and  the 
chincks  in  the  walls  and  about  the  windows, 
when  these  exi  t.  Vitiated  air  has  a  more 
dense  specific  gravity  than  that  which  has 
not  been  impregnated  with  breath  from  the 
lungs  or  with  carbonic  acid  gas  emanating 
from  some  other  source.  Having  this  great- 
er density  or  weight  it  seeks  the  lowest  level 
of  the  floor,  and  is  necessarily  drawn  toward 
the  grate  by  the  draught  up  the  chimney, 
being  replaced  by  the  pure  air  from  above. 
A  constant  circulation  is  thus  maintained 
throughout  the  room,  the  bad  air  going  out 
and  the  good  coming  in,  the  result  being 
that  the  grate  is  a  valuable  accessory  to  the 
furnace.  Apart  from  this,  however,  the 
grate  does  not  completely  fill  its  purpose. 
Unless  it  is  supplied  with  a  continued  cur- 
rent of  pure  air  through  the  furnace  pipes  to 
which  it  is  merely  an  adjunct  it  supplies 
more  cheerfulness  than  comfort,  and  as  a 
rule  g  ves  out  insufficient  heat.  The  reason 
for  this  is  obvious,  apart  from  the  one-sided 
character  of  the  fire  and  the  tendency  of  the 
grate  to  spend  its  heat  up  the  chimney. 
Carbonic  acid  gas  is  a  deadly  enemy  of  fire. 
Unless  this  is  driven  out  and  the  room  sup- 
plied with  fresh  air  through  the  pipes  the 
coals  will  burn  but  slowly,  and  the  fire  will 
often  die  away  without  any  apparent  cause. 


WIRESMITHS. 


In  the  history  of  Augsburg,  dated  1351 
and  in  that  of  Nuremberg,  1360,  the  metal 
workers  who  made  wire  by  means  of  the 
hammer  are  called  "  wiresmiths,"  writes  a 
correspondent  of  an  exchange,  but,  in  these 
works,  the  term  "wire-drawer"  (drahtzieher) 
also  occurs,  from  which  one  would  infer  that 
the  draw-plate  had  been  invented  but  had 
not  entirely  superseded  the  ancient  method. 
From  these  histories  one  is  inclined  to  the 
belief  that  it  was  in  Germany  that  wire-draw- 
ing was  first  carried  on,  after  which  it  extend- 
ed to  France  ;  for  we  find  that,  at  the  end  of 
the  fifteenth  century,  the  invention  of  wire- 
drawing is  ascribed  to  one  Richard  Archal, 
and  iron  wire  in  that  country  is  called  "fil 
d'Archal "  and  "  fil  de  Rchard." 


HARDWARE. 


THE  TELEPHONE  PATENTS. 

THE  patent  on  the  metallic  diaphragm 
telephone,  says  The  Electrical  World, 
will  expire  on  January  30,  when  it  will 
be  possible  to  use  the  telephone  on  shorter 
lines,  and  even  to  operate  an  exchange  sys- 
f  tern,  in  competition  with  the  monopoly  which 
has  so  long  reaped  a  magnificent  harvest. 
Had  the  ordinary  course  been  followed  in 
the  Patent  Office  in  relation  to  the  Berliner 
patent,  the  principle  of  telephony  by  means 
of  variable  contact  resistance  would  also 
soon  be  public  property,  and  until  the  patent 
expires  or  is  annulled,  the  Bell  monopoly  can- 
not be  very  seriously  affected.  If  by  a  natural 
courf  e  this  patent  was  retained  in  the  Patent 
office  for  fourteen  years,  thus  practically  pro- 
longing the  life  of  an  absolute  monopoly  to 
that  extent,  a  monstrous  state  of  affairs  is 
admitted  which,  if  it  cannot  be  otherwise 
remedied,  would  almost  justify  the  entire 
abolition  of  the  patent  system.  It  is  true 
that  the  government  has  now  a  suit,  based 
on  grave  charges,  to  annul  this  patent,  but 
a  recent  statement  as  to  its  condition  does 
not  give  much  encouragement  for  a  speedy 
decision,  and  it  has  already  cost  the  gov- 
ernment $80,000.-  With  the  wide  knowledge 
of  the  subject  which  the  Attorney-General 
should  have  from  his  former  connection 
with  the  telephone  interests,  it  would  seem 
that  more  haste  might  be  made,  particularly 
asevery  day  after  Jan.  30  will  result  in  agross 
injustice  to  the  public  through  the  continu- 
ance of  the  monopoly.  Still  another  fact  that 
may  be  very  significant  is  that  the  Blake  ap- 
plication of  January  3,  1879,  has  not  yet,  as 
far  as  can  be  ascertained,  resulted  in  a  patent. 
After  what  has  occurred  regarding  the  Ber- 
liner patent,  we  may  expect  anything  from 
the  Patent  Office,  and  it  would  not  be  a 
matter  of  any  great  great  surprise  if  the 
Blake,  or  some  other  telephone  patent  now 
held,  were  to  develope  into  a  second  Ber- 
liner case  if  the  government  is  not  success- 
ful in  its  suit.  There  are  a  great  many 
things  to  which  Congress  is  now  devoting 
its  attention  that  are  of  less  importance  to 
the  public  than  an  investigation  of  the  Pat- 
ent and  Attorney  General's  offices  might  be. 
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BUSINESS  MISFITS. 

AM  not  a  plumber  nor  yet  the  son  of  a 
plumber.  I  was  trained  in  the  hard- 
ware business,  and  when  I  write  on 
trade  topics  I  am  prone  to  use  hardware  il- 
lustrations. What  is  good  business  policy 
for  a  man  who  has  made  money  in  one  trade 
is,  as  a  rule,  just  as  eood  policy  for  a  man 
who  has  made  money  in  some  other.  The 
lesson  I  want  to  enforce  at  this  time  is,  keep 
your  profits  when  you  have  made  them.  Do 
not  think  because  you  have  made  money  in 
a  line  of  business  in  which  you  have  had  a 
thorough  training  and  a  lifelong  experience 
that  you  can  make  money  rapidly  anywhere, 
or  in  any  line  of  trade  with  which  you  are 


familiar.  If  you  have  made  money  wiping 
joints,  setting  range  boilers,  and  putting  in 
bath  tubs  be  content  therewith,  and  do  not 
take  to  speculation  to  make  yout  ten  thou- 
sand dollars  into  a  hundred  thousand.  Con- 
tinue in  the  plumbing  trade,  the  business 
with  which  you  are  acquainted,  and  do  your 
best  to  make  money  there.  In  such  effort 
you  are  safe,  but  do  not  try  to  gain  sudden 
wealth  by  running  a  newspaper,  promoting 
a  manufacturing  company,  or  booming  a 
land  speculation,  for  there  you  are  not  safe. 
This  is  the  way  I  enforce  this  point,  address- 
ing myself  to  the  hardware  trade,  with  which, 
as  I  said  before,  I  am  quite  familiar. 

It  might  seem  a  natural  consequence  that 
when  a  man  has  succeeded  as  a  hardware 
dealer,  that  he  could  hope  to  cope  success- 
fully with  any  of  the  other  various  lines  of 
trade.  He  can  tell  to  the  fraction  of  a  cent 
the  net  cost  of  a  paper  of  tacks,  of  which  the 
list  per  dozen  is  eighty-two  cents,  and  the 
discount  sixty-seven  and  a  half,  ten,  seven 
and  a  half  and  five  per  cent.,  with  an  addi- 
tional two  per  cent,  for  cash  and  a  rebate  of 
one  per  cent,  for  freight.  He  can  figure  this 
out  without  winking  his  eyes,  and  talk  poli- 
tics at  the  same  moment,  but  he  will  do  well 
to  tread  cautiously  when  he  essays  to  com- 
pete with  the  stock  broker  or  operate  a  fac- 
tory. Round  holes  and  square  pegs  are  not 
a  circumstance  to  the  misfits  which  are 
painfully  apparent  when  the  merchant  at- 
tempts to  invest  his  surplus  profits  in  some 
outside  ventuie  which  requires  an  intuitive 
acquaintance  with  its  details  to  insure  suc- 
cess. It  may  be  but  a  small  amount,  and 
the  enterprise  seem  certain,  but  no  matter 
how  bright  the  prospects  it  is  an  extremely 
hazardous  undertaking  to  withdraw  a  present 
surplus  from  a  legitimate  and  well-known 
business,  and  invest  it  in  a  scheme  which 
depends  for  its  vitality  upon  the  exertions 
of  the  dealer,  whose  time  and  attention  are 
needed  in  his  store.  I  positively  know  that 
where  one  man  even  holds  his  own,  fifty  lose 
all  they  invest  and  are  fortunate  if  they  do 
not  have  to  moitgage  their  old  business  to 
unravel  the  tangle  in  which  the  new  or  out- 
side business  has  involved  them. 

Speaking  of  surplus  profits  reminds  me 
that  it  is  quite  a  common  fallacy  to  sup- 
pose that  a  surplus  in  the  bank  is,  or  re- 
presents, a  real  excess  of  capital.  In  the 
majority  of  cases  it  will  be  found  that  if  a 
careful  examination  is  made  of  the  stocks 
and  books,  that  this  balance  is  needed  to 
put  new  blood  into  the  business  and  to  re- 
plenish the  variety  and  volume  of  the  lines 
carried.  The  man  who  has  a  little  actual 
money  surplus,  for  which  his  business  does 
not  demand  immediate  use,  will  do  well  to 
either  hold  it  in  the  bank,  or  loan  it  on  good 
local  land  bond  and  mortgage,  and  in  such 
shape  that  it  will  serve  as  a  reserve  in  case 
of  unexpected  need.  Even  if  the  interest 
is  small,  the  certainty  of  the  principal  and 
its  availability  at  call,  is  worth  to  him  any 


difference  in  interest  which  he  might  ap- 
parently gain  by  a  venturesome  investment. 
Five  hundred  dollars  in  cash  would,  in  a 
case  I  have  in  mind,  have  prevented  a  mer- 
chant from  serious  embarrassment  and  the 
eventual  loss  of  nearly  six  thousand  dollars. 
This  particular  merchant  had  some  two 
thousand  dollars,  "surplus"  in  the  bank, 
and  one  day,  when  he  felt  particularly  con- 
fident, he  invested  it  in  a  new  company 
which  had  been  formed  in  his  town  to  man- 
ufacture a  patented  article.  The  article  was 
good,  the  patents  secure,  and  his  fellow  in- 
vestors men  of  integrity  and  ability,  but  some 
years  elapsed  before  it  began  to  earn  any 
profits  and  in  the  meantime  he  lost  some 
of  the  accounts  on  his  books  at  his  store 
and  was  unable  to  meet  his  current  bills. 
An  extension  was  granted,  but  after  six 
months  he  was  obliged  to  assign,  and 
the  costs  and  interruption  to  his  business 
eventually  threw  him  on  the  street,  with  a 
wasted  fortune  and  a  discouraged  heart.  He 
had  no  one  to  blame  but  himself,  and  that 
was,  perhaps,  the  hardest  feature  of  the 
case,  for  all  the  years  of  prudence  and  ec- 
onomy and  thrifty  enterprise  were  wiped  out 
by  one  false  step.  It  is  a  wise  man  who 
knows  his  own  business,  and  confines  his 
operations  within  the  limits  of  his  personal 
experience. — Mathew  Bygone,  in  Saturday 
Plumber. 


THE  WORLD'S  SUPPLY  OF  MONEY. 

The  U.S.  Treasury  Department  has  pre- 
pared a  table  showing  the  monetary  systems 
and  approximate  stocks  of  money,  in  the  ag- 
gregate and  per  capita,  in  the  principal  coun- 
tries of  the  world.  This  shows  that  France, 
with  a  population  of  38,300,000,  has  the 
highest  per  capita  circulation  of  any  of  the 
countries  named  in  the  table,  viz.,  $36  81. 
"The  Straits,"  with  a  population  of  3,800,- 
000,  have  a  per  capita  of  $28.94,  Others 
are  :  Belgium,  $26  70  ;  Australia,  $26.05  ; 
the  United  States,  $25.55  ;  the  Netherlands, 
$24  34.  In  China,  with  a  population  of  402,- 
000,000,  the  per  capita  circulation  is  but 
$1.80,  all  in  silver.  Following  China  in  this 
respect,  Roumania  has  circulation  per  capita 
of  $4.60  ;  Servia,  $427  ;  Sweden,  $2.71  ; 
Turkey,  $2.39,  and  a  population  of  39,200,- 
000  ;  Central  American  States,  $3.78  ;  Ja- 
pan, $4  ;  India,  $3  44,  agunst  1  population 
of  287,200,000  ;  Hayti,  $4.90.  The  United 
Kingdom,  $2044,  and  Germany  $15.56  to 
each  person.  Portugal,  with  a  population  of 
but  4,700,000,  has  a  per  capita  of  $21.06, 
and  Egypt  a  per  capita  of  $19.85.  The  South 
American  States  have  a  per  capita  of  $19.57; 
Canada,  $10  ;  Cuba,  $12.31  ;  Italy,  $0.59  ; 
Switzerland,  $14  48  ;  Greece,  $  12  22  ;  Spain, 
$17.14;  Austria-Hungary,  $9.^9;  Norway, 
$6.60;  Denmark,  $11.72;  Russia,  $8.17, 
with  a  population  of  124,000,000,  and  Mexico 
$5.  This  table  puts  the  stock  of  gold  money 
at  $3,901,900,000  ;  silver,  $3,931,100,000,  and 
uncovered  paper  money  at  $2,700,000,1.00. 


HARDWARE. 


[Importers,  wholesale  merchants  and  manufacturers 
should  send  any  items  intended  for  this  department  so 
that  they  may  reach  the  head  office  not  later  than  Wed- 
nesday morning.  The  editor  will  always  welcome  such 
information.] 

W.  P.  McNeil's  implement  factory  at  New 
Glasgow  was  destroyed  by  fire  on  Jan.  17th. 
Loss,  $6,000  ;  no  insurance. 

The  destructiveness  of  a  new  Gatling  gun 
may  be  imagined  when  it  is  stated  that  it 
fires  3,129  shots  a  minute. 

The  merchants  of  Portage  la  Prairie  con- 
template combining  for  the  purpose  of  en- 
forcing the  cash  system. 

The  Napanee  mills  and  Marlbank  cement 
works  cannot  make  enough  Portland  cement 
to  supply  the  Canadian  trade, 

Thomas  Johnston,  Kingston,  sold  the  tin- 
smith's tools  of  the  late  Angus  McLeod, 
Napanee,  to  Anderson,  Deseronto. 

A  gold  dredging  machine,  lately  tested  at 
Yale,  B  C ,  is  said  to  have  worked  very 
satisfactorily  disclosing  marked  gold  "  col- 
ors." 

George  Bartlett  Prescott,  a  well-known 
electrician  and  author  of  electrical  works, 
died  of  heart  failure  in  New  York  on 
Thursday  night 

The  Howards  Plate  Glass  Works  at  Du- 
quesne,  Pa.,  employing  over  500  men,  have 
resumed  in  full.  Six  shops  will  be  started 
to-day  in  McKee's  Glass  Factory  at  Jean- 
nette,  Pa. 

The  amendment  proposed  by  Tom  L. 
Johnson  (Dem.,  Ohio),  putting  steel  rails 
on  the  free  list,  was  lost  by  a  vote  of  79  in 
the  affirmative  to  100  in  the  negative  at 
Washington  yesterday. 

Dakota  seedsmen  are  advertising  Mani- 
toba wheat  for  sale  for  seeding  purposes, 
and  lay  particular  stress  on  the  announce- 
ment that  it  is  the  best  seed  wheat  that  can 
be  procured  for  these  latitudes. 

The  gas  well  at  Hamilton,  which  was 
thought  to  be  a  gold  mine  a  short  time  ago, 
is  being  filled  up  with  the  material  excavated. 
Early  next  week  the  derrick  will  be  re- 
moved a  few  feet,  and  boring  will  be  recom- 
menced. 

A  hardware  hockey  team  has  been  organ- 
ized at  Kingston.  A.  Strachan  is  manager, 
and  the  team  that  challenges  any  seven  in 
the  city  is  composed  this  way  :  Messrs.  W. 
Taylor,  C.  Strange,  A.  Dalton,  M.  Thomp- 
son, E.  Sears,  F.  Calvert,  W.  B.  Dalton. 

The  annual  meeting  of  the  Port  Arthur 
Board  of  Trade  was  held  on  the  18th  inst. 
W.  C.  Dobie  was  elected  president ;  James 
A.  Fraser,  vice-president;  H.  A.  McKib- 
bon,  secretary-treasurer;  George  T.  Marks, 
Daniel  F.  Burk,  J.  J.  O'Connor  S.  W.  Ray, 


Franklin  S.  Wilev,  George  W.  Brown, 
Joseph  Brimson,  William  J.  Bawlf,  Joseph  G. 
King,  George  Hodder,  W.  W.  Russell,  and 
J.  T.  Meikle  were  elected  members  of  the 
council  of  the  board  for  1894. 

Heavy  shipments  of  ore  from  Slocan, 
B.C.,  are  expected  to  begin  com  ng  into 
Spokane  over  the  Nelson  and  Fort  Shep- 
pard  railway  next  week,  as  soon  as  the  road 
is  prepared  to  handle  it,  and  the  mine  own- 
ers say  they  will  continue  the  shipments, 
with  but  little  interruption,  throughout  the 
winter. 

Biddy — "  Sure  the  gentleman  of  the  house 
is  not  at  home,  sor." 

Caller — "  I'm  sorry,  for  I  wanted  to  pay 
him  a  little  bill  I  owe  him." 

Biddy  -  "  In  that  case,  sor,  I'll  ask  him 
again." 

The  Manitoba  legislature  proposes  to  pro- 
tect the  farmer  against  the  agricultural  im- 
plement man,  by  exempting  almost  every- 
thing a  farmer  has  from  seizure  for  debt. 
That  is  a  step  in  the  right  direction.  The 
sooner  all  machinery  for  the  collection  of 
debt  is  wiped  out,  the  sooner  retail  business 
will  be  done  on  a  cash  basis. —  Hamilton 
Spectator. 

Sarnia  Canadian  :  'A  party  of  American 
capitalists  are  here,  experimenting  with  an 
alleged  new  process  for  refining  Canadian 
crude  oil.  Mr.  Hall  will  conduct  the  ex- 
periments in  person.  His  process,  it  is  said, 
has  been  thoroughly  successful  on  a  small 
scale  ;  if  successful  on  a  large  quantity  of 
crude,  not  less  than  1,000  barrels,  the  Alpha 
Works  will  be  purchased  at  a  figure  agreed 
upon,  the  option  continuing  until  the  test  is 
fully  completed." 

Another  big  gold  mine  sale  is  being  made. 
The  property  is  the  Beaver  Dam  mine,  near 
Sheet  Harbor,  and  the  figure  named  is  $75,- 
000.  Mr.  G.  H.  Metz,  a  mining  expert,  is 
in  the  city  in  connection  with  the  sale,  and 
is  acting  for  a  firm  of  New  York  counsellors. 
Two  big  legal  firms,  Harris  &  Henry  and 
Harrington  &  Chisholm,  are  acting  for  the 
sellers  and  purchasers.  It  is  understood 
the  purchasers  are  to  have  some  months' 
possession  of  the  property  before  the  final 
consummation  of  the  sale.  —  Chronicle, 
Halifax. 

The  reported  transfer  to  the  Canadian 
Pacific  Railway  of  running  rights  over  and 
control  of  the  Victoria  and  Sidney  road  is 
all  but  officially  confirmed.  This  means 
that  a  magnificent  ferry  steamer  building  in 
Glasgow  will  be  put  on  between  the  main- 
land and  Sidney,  the  terminus  of  the  new 
island  line,  and  that  C.P.R.  trains  will  run 
into  Victoria.  The  time  to  Vancouver  will 
thus  be  reduced  by  an  hour  and  a  half,  and 
a  splendid  service  furnished.  Capt.  John 
Irving,  manager  of  the  Canadian  Pacific 
Navigation  Company,  has  gone  to  St.  Paul 
to  confer  with  "Jim''  Hill  in  regard  to  an 
opposition  combination  to  the  C.  P.  fleet  to 
work  in  connection  with  the  Great  North- 


ern. Between  the  two  great  rival  lines 
Victoria  is  sure  of  first-class  service.  The 
enterprise  of  the  Canadian  Pacific  is  greatly 
appreciated  by  Victorians,  who,  in  many 
ways  lately,  have  found  the  C.P.R.  a  friend 
of  the  capital  city. 

Last  evening  a  happy  family  reunion  took 
place  at  the  residence  of  J.  W.  James,  137 
Mary  street,  when  his  three  daughters — Mrs. 
Yuker,  Erie  avenue ;  Mrs.  Vollick,  Young 
street,  and  Mrs.  Haney — with  their  brother, 
J.  G.  James,  hardware  merchant,  Court- 
right,  who  is  here  on  a  visit,  met  together 
for  the  first  time  for  over  twenty  years.  The 
family  gathering  under  the  roof  of  the  old 
folks  spent  a  most  happy  evening  in  recalling 
reminiscences  of  their  young  days  Mr.  and 
Mrs.  James,  should  they  live,  will  celebrate 
their  golden  wedding  on  March  10. — Ham- 
ilton Herald,  Jan.  20th. 

Mr.  W.  W.  Ogilvie,  the  great  flour  man, 
speaking  a  few  days  ago  of  the  report  that 
distress  was  prevalent  in  the  Northwest, 
said  that  he  has  never  heard  of  less  grumb- 
ling nor  so  little  misery  as  this  year.  He  had 
not  been  asked  to  subscribe  to  any  famine 
fund,  nor  had  he  heard  of  anything  of  the 
kind  being  in  existence.  The  price  of  wheat 
was  no  doubt  low,  but  it  was  low  the  world 
over.  Manitoba,  in  his  opinion,  was  in  an 
infinitely  better  condition  than  the  middle 
and  North-Western  States.  The  deliveries 
of  the  whole  crop  was  fairly  good,  and 
quite  equal  to  this  time  last  year,  while 
every  bushel  of  the  crop  was  merchantable. 


WILL  SUPPORT  EARLY  CLOSING. 

THE  Montreal  Early  Closing  Associa- 
tion, on  Saturday  afternoon,  held  one 
of  the  most  successful  meetings  it  has 
ever  had.  There  were  between  three  and 
four  hundred  clerks  present.  Mr.  P.  Mac- 
donald  was  in  the  chair,  and  Mr.  J.  A. 
Laughron  acted  as  secretary.  The  object 
of  the  meeting  was  to  receive  professions 
of  faith  from  the  several  aldermanic  candi- 
dates on  the  question  of  the  early  closing  of 
stores.  The  following  candidates  sent  in 
assurances  of  their  sympathy  for  the  early 
closing  of  stores.  The  following  candidates 
sent  in  assurances  of  their  sympathy  for  the 
early  closing  movement  :  R.  Wilson  Smith, 
T.  G.  Grothe,  P.  O.  Paquecte,  A.  Dagenais, 
E.  G.  Penny,  Hercule  Dupre,  V.  Lafontaine, 
Jas.  Brunet,  L.  Renaud,  Dr.  Desmarteau, 
Damase  Leclaire,  J.  H.  Nault,  Pierre  Le- 
clerc,  F.  Bayard,  W.  A  Stuart,  F.  X.  Preno- 
veau,  Theodule  Lefebvre,  V.  P.  Landry. 
Moreover,  Aid.  Savignac,  Desmarteau,  and 
Renault,  and  Mr.  Hercule  Dupre  were  pre- 
sent at  the  meeting,  and  made  speeches  in 
favor  of  the  cause.  Delegates  were  appointed 
to  interview  the  candidates  who  have  not 
been  seen,  and  the  members  of  the  associa- 
tion were  requested  not  to  pledge  themselves 
until  they  had  ascertained  the  standing  of 
all  the  candidates  on  the  question  of  early 
closing. 


HARDWARE 


H.  S.  HOWLAND,  SONS  &  CO. 


No.  37  Front  Street  West,    TOFOIltO. 


P 


Orders  Solicited. 


Wholesale  Hardware. 


The  Toronto  Lead  and  Color  Co. 


LIMITED 


MANUFACTURERS    OF 


Pure  Prepared  Paints,  Pure  "Star"  White  Lead 

Carriage  Varnish  Colors,  Coach  Colors,  Etc. 

Are  prepared  to  offer  all  their  lines  at  lowest  cut  prices. 

WE  ARE  NOT  IN  THE  INJUNCTION  BUSINESS.  lttoV^lZt:VX\unest 

14,  i6,  is  and  20  The  Toronto  Lead  and 

ColOr    CO.,    Limited. 


Pearl  Street, 


TORONTO,  ONT. 


ALL-ROUND  MECHANICS. 

ONE  of  the  difficulties  which  all  de- 
signers of  new  mechanical  applian- 
ces, seeking  to  have  their  ideas  car- 
ried out  in  shops,  now  frequently  encounter 
is  the  want  of  all-round  mechanical  skill, 
remarks  an  exchange.  Fifty  years  ago  it  was 
common  to  find  in  any  machine  shop  claim- 
ing to  be  a  first-class  establishment,  men 
who,  if  called  upon  to  do  it,  could  construct 
almost  any  complicated  machine,  perform 
ing  all  parts  of  the  work,  including  draw- 
ings, patterns,  and  forgings,  and  some  could 
be  found,  who,  if  necessary,  could  do  the 
molding  and  casting  also.  Turning  and 
screw-cutting  were  not  unfrequently  done  at 
that  period  by  the  use  of  hand-tools,  the  su- 
premacy of  machine-tools  having  not  yet 
become  universal.  The  performance  of  spe- 
cial work  by  special  machines,  and  by  men 
specially  trained  to  run  such  machines,  had 
only  just  begun.  In  those  days  a  machinist 
was  equally  good  at  the  lathe  or  the  vice, 
and  could  clip  and  file  as  well  as  he  could 
drill  or  turn.  Such  classes  of  workmen  as 
lathe  hands,  bench  hands,  planer  hands, 
slotting  machine  hands,  milling  machine 
hands,  etc.,  were  then  unknown.     With  the 


multiplication  of  special  machinery  all  along 
the  line,  the  specialization  of  labor  has  kept 
pace  ;  and  although  this  has  resulted  in  the 
production  of  a  much  finer  grade  of  work 
at  a  much  decreased  cost,  it  has  almost  elim- 
inated the  old-time,  all-round  machinist. 

In  those  days,  a  man  having  an  experi- 
mental machine  to  build,  would  place  it  iu 
charge  of  one  or  two  workmen  competent  to 
construct  any  part  of  it  and  to  assemble  the 
parts  together  into  the  complete  machine. 
To  keep  in  touch  with  one  or  two  minds  is 
much  easier  than  to  be  obliged  to  explain 
and  re-explain  the  ideas  to  many  different 
men;  and  new  ideas  constantly  demand  new 
constructions  which  are  much  more  difficult 
to  get  produced  in  workmanlike  manner 
now  than  formerly,  unless  they  are  adapted 
to  be  made  by  existing  special  tools. 

Good  mechanics  are  gradually  becoming 
scarcer  in  all  trades,  while  the  number  of 
mere  operatives  capable  of  running  some 
particular  kind  of  machine,  and  capable  of 
doing  nothing  else  superlatively  well,  are 
multiplying.  This  is  the  inevitable  result  of 
the  replacement  of  hand  labor  by  machine 
work;  and  it  is  one  of  the  undesirable  effects 
that  in  some  measure  counterbalance  the 
undeniable  benefits  whichhave  accompanied 
the  invention  and  special  adaptation  of  ma- 
chines for  performing  work  formerly  done 
wholly  by  manual  labor  with  hand-tools. 


MACHINERY  AND  HOURS  OF 
LABOR. 

One  of  the  effects  of  improved  machinery 
has  been  a  reduction  of  daily  hours  of  labor 
in  many  branches  of  manufacture,  says 
Metal  Worker.  Perhaps  a  more  accurate 
statement  would  be  that  the  increased  em- 
ployment of  such  machinery  has  rendered  it 
possible  to  shorten  hours  of  labor  without 
unduly  restricting  the  supply  of  anything 
wanted  by  the  population  of  the  world,  and, 
seeing  this  possibility,  labor  has  demanded, 
and  in  many  instances  has  obtained,  the  re- 
duction. Whether  the  effect  of  the  change 
thus  wrought  will  ultimately  prove  beneficial 
or  hurtful  all  round,  it  is  yet  too  early  to  de 
termine ;  but  it  seems  certain  that  to  a  great 
number  of  workmen  who  expend  the  time 
thus  gained  in  saloons  it  cannot  nave  been 
much  help  to  an  improved  mode  of  living, 
or  have  conduced  greatly  to  their  growth  in 
skill  in  their  respective  trades.  Saloons  are 
bad  schools  at  best  ;  and  now  that  night 
schools,  free  reading  rooms  and  librar.es  are 
made  accessible  to  most  workmen,  it  would 
would  seem  that  if,  as  a  rule,  their  desire  for 
a  higher  plane  of  life  was  urgent,  the  multi- 
tudes of  saloons  that  flourish  now  in  all  our 
large  cities,  and  subsist  on  the  patronage  of 
labor  would  not  long  continue  so  prosperous, 
and  that  when  hard  times  like  the  present 
come,  there  wouid  not  be  so  many  glad  to 
accept  as  a  charity  the  bread  they  are  un- 
able to  purchase. 


HARDWARE 


BRITISH  IRON  TRADE  FOR  1893. 

A  RETURN  which  a  leading  Montreal 
firm  of  iron  brokers  have  just  to 
hand  furnished  Hardware's  cor- 
respondent in  that  city  with  some  interest- 
ing statistics  of  the  iron  trade  of  Scotland, 
and  of  the  east  and  west  coasts  of  England, 
for  the  year  1893,  w'tn  some  comparisons 
with  the  figures  of  the  four  preceding  years. 
The  production  of  Scotch  pig  iron  for  1893 
was   783,867  tons,  against  977,213  tons    in 

1892,  674,425  tons  in   1891,  798,333  tons  in 

1890,  and  998,928  tons  in  1889.  On  the 
other  nand  there  was  a  consumption  of  all 
descriptions  of  Scotch  iron  of  1,033,133  tons 
in  1893,  against  1,096,504  tons  in  1892, 
1,094,580  tons  in  1891,1,201,395  tons  in  1890, 
and  1,156,285  tons  in  1889  The  total  ex- 
ports of  Scotch  pig  were  299,590  tons  in 
x893,  against  341,740  tons  in  1892,  and 
313,613  tons  in  1891,454,333  tons  in  1890, 
and  445,236  tons  in  1889.  This  shows  an 
almost  steady  decrease  in  the  export  move- 
ment of  Scotch  pig  during  the  five  years 
named,  with  the  exception  of  the  year  1892, 
when  there  was  an  increase  in  the  exports 
over  that  of  the  preceding  year.  Of  these 
exports  the  United  States  took  4,615  tons  in 

1893,  against  14,144  in  1892,  14,253  in  1891, 
27,242  in  1890,  and  39,293  in  1889,  showing 
the  steady  decrease  in  the  trade  in  iron  be- 
tween Great  Britain  and  the  United  States, 
there  being  about  one-sixth  the  quantity  of 
British  pig  imported  into  the  United  States 
during  1893  that  there  was  five  years  ago. 
But  it  is  not  only  the  southern  portion  of  the 
line  45  that  has  been  importing  less  British 
pig  iron.  During  1893  Canada's  importa- 
tion of  British  pig  iron  was  14,057  tons, 
against  22,913  tons  in  1892,  22,258  tons  in 

1891,  32,467  tons  in  1890,  and  35,482  tons  in 

1889,  or,  in  other  words,  we  did  not  import 
last  year  one-third  as  much  British  pig  as 
we  did  five  years  ago. 

There  are  decreases  of  an  equally  striking 
nature  in  the  case  of  other  countries.  For 
instance,  Italy,  which   took   31,641    tons  in 

1890,  only  imported  19,653  tons  in  1893  ; 
and  Germany  has  decreased  her  imports  of 
British  iron  fiom  71,360  tons  in  1890  to  37,- 
546  tons  in  1893.  In  fact  the  entire  return 
shows  that  the  foreign  demand  British  fur- 
nace men  now  experience  for  their  product 
is  on  the  decrease  and  in  a  marked  way. 
In  fact  the  only  part  of  the  world  which  con- 
sumed about  as  much  British  pig  as  usual 
during  1893  was  Australia,  the  East  Indies, 

-  China,  and  Japan,  the  exports  to  which  were 
28,305  tons  for  1893  against  27,132  tons  in 
1890. 

With  regard  to  the  stock  of  British  pig 
there  was  on  the  30th  December  60,939  t°ns 
in  makers'  hands  and  320,85 1  tons  in  Connals 
stores,  making  a  total  stock  of  Scotch  pig 
iron  of  381,790  tons  for  1893  against  443,646 
tons  in  1892,  579,677  tons  in  1891,  613,445 
tons  in  1890,  and  1,035,840  tons  in  1889. 
The    production  of    Cleveland    iron     was 


2,724,184  tons  against  1,937,469  tons  in 
1892,  2,622,732  tons  in  1891,  2,846,089 
tons  in  1890,  and  2,771,181  tons  in  1889. 
The  exports  of  this  iron  also  show  a  decrease 
as  compared  with  five  years  ago,  although  it 
is  not  so  marked  as  in  the  case  of  Scotch 
iron.  The  figures  for  1893  are  914,083  tons, 
which  is  an  increase  over  1892  and  i89i,but 
a  decrease  from  1889,  when  the  exports  were 
960,000  tons. 

The  stocks  of  Cleveland  iron  at  the  end  of 
the  year  show  an  increase  as  compared  with 
1892,  being  914,083  tons  for  1893,  against 
632,707  tons  for  1892.  In  the  case  of  Hema- 
tite iron  there  is  the  same  record  of  shrink- 
age in  exports  to  report.  In  1893  there  were 
271,780  tons,  or  not  quite  one-half  as  much 
as  in  1891,  when  they  were  520,281  tons.  In 
a  word  the  entire  return  can  hardly  be  a 
source  of  encouragement  to  British  iron 
masters  in  so  far  as  export  business  is  con- 
cerned. 


THE  GOLD  EXTRACTING  PROCESS. 

DURING  the  last  three  months  the 
erection  of  combined  quartz  milling 
and  amalgamating  plant  has  been 
progressing  quietly  in  Windsor,  N.S.,  and 
this  week  has  witnessed  its  successful  com- 
ple  ion,  and  a  series  of  tests  that  fully  realize 
the  expectation  of  the  constructors,  says  the 
Windsor  Tribune.  What  the  results  will  be 
it  is  hard  to  prophesy,  but  that  it  will  com- 
pletely revolutionize  the  gold  mining  in- 
dustry is  apparent.  The  plant  has  been  con- 
structed at  the  works  of  the  Windsor  Foun- 
dry Company  by  Mr.  A.  T.  Vanhorn,  under 
the  superintendence  of  Mr.  J.  Frank  Wis- 
well,  the  inventor,  a  mining  expert  and  me- 
tallurgist. 

The  process  is  known  as  the  electric  chlor- 
mation  process,  which  is  covered  by  patents 
and  owned  by  the  Dominion  Reduction 
Company.  The  quartz  crushing  machinery 
consists  of  an  ore  breaker  and  a  rotary 
crusher,  where  the  ore  is  subjected  to  11,000 
square  inches  of  crushing  surface  per  minute 
with  a  pressure  of  byi  tons,  and  two  amal- 
gamating pans  similar  in  construction,  but 
with  hollow  instead  of  solid  crushers.  The 
liquid  used  in  the  amalgamating  process  is 
prepared  as  follows  :  Salt  in  solution  and  me- 
tallic mercury  are  subjected  to  a  current  of 
electricity,  forming  a  mercurial  hydrate  of 
sodium.  This  is  treatsd  with  acids  by  a 
secret  process  and  solution  formed  of  such 
strength  that  eight  ounces  will  impregnate 
400  gallons  of  water.  The  quartz  is  ground 
in  this  solution,  which  can  be  varied  in 
strength  to  correspond  with  the  amount  of 
gold  contained  in  the  quartz,  and  the  instant 
a  particle  of  gold  is  released  it  is  at  once 
coated  by  the  mercury,  the  chlorides  in  the 
solution  being  precipitated  by  the  iron 
rollers  that  liberate  the  gold,  causing  instan- 
taneous amalgamation.  From  the  first  pan 
the  ore  passes  the  second  or  amalgamating 
pan,  when  the  solution  is  weakened  by  the 


introduction  of  water  and  the  chlorides  are 
precipitated  by  the  action  of  the  bright  iron 
surface  on  the  solution.  From  this  pan, 
where  the  ore  receives  a  second  grinding,  it 
passes  through  a  trap  into  the  third  pan.  In 
passing  this  trap  the  coated  particles  of  gold 
or  amalgam  come  in  contact  with  the  metal- 
lic mercury  and  are  absorbed.  In  the  third 
pan  the  ore  is  still  further  reduced  to  a  fine- 
ness of  90  mesh,  and  comes  in  contact  with 
another  body  of  metallic  mercury  that  ab- 
sorbs every  particle  of  free  gold.  From  the 
third  pan  the  ore  flows  to  a  concentrator 
where  the  sulphides  are  saved.  The  sul- 
phides can  then  be  roasted  and  treated  the 
same  as  other  ore. 

A  number  of  tests  were  made  with  surpris- 
ingly satisfactory  results.  From  iron  oxide 
ore  in  a  talco  slate  formation  that  previous 
tests  in  a  stamp  mill  gave  but  $2  per  ton,  a 
test  on  Saturday  gave  $34  per  ton.  Other 
tests  with  equally  satisfactory  results  have 
been  made  on  a  small  scale. 

On  Monday  the  mill  was  started  on  tail- 
ings from  the  Central  Rawdon  mine  that 
had  been  through  a  stamp  mill  twice,  and 
the  result  of  a  clean  up  of  six  tons  was 
$10.78  per  ton  in  free  gold.  The  sulphides 
which  remain  to  be  treated,  and  which  are 
very  rich,  will  probably  amount  to  twice  as 
much  more. 

The  officers  of  the  Dominion  Reduction 
Co.  are  as  follows  :  F.  Rockwood  Hall,  pre- 
sident ;  Dr.  Chas.  S.  Hardy,  vice-president; 
Mr.  Henry  C.  Sherman,  treasurer  ;  Mr.  Orm 
A.  Morse,  secretary  ;  Mr.  Hanson  Gregory, 
Jr.,  and  Mr.  A.  Vanhorn,  executive  commit- 
tee.    Mr.  Vanhorn  is  resident  agent. 

Dr.  Hardy,  Messrs.  Sherman,  Hanson 
Gregory,  and  Henry  L.  Gregory,  members  of 
the  company,  arrived  in  Windsor  last  week, 
and  have  been  inspecting  the  work.  These 
gentlemen  speak  in  the  highest  terms  of  the 
facilities  of  the  Windsor  Foundry  Co.  and 
the  character  of  the  work  done  under  the 
management  of  the  proprietor,  Mr.  Joshua 
H.  Smith,  and  his  staff  of  workmen.  A 
number  of  car  loads  of  ore  from  different 
mines  are  at  present  in  Windsor  waiting  to 
be  tested,  including  a  car  of  conglomerate 
from  Memramcook  and  quantity  of  quartz 
from  Waverley,  while  more  cars  are  on  the 
way. 

A  splendid  opportunity  is  thus  offered  for 
gold  miners  and  proprietors  throughout  the 
Province  to  ascertain  the  values  of  their  ores. 
The  capacity  of  the  mill  is  about  the  same 
as  a  fifteen  stamp  mill.  A  public  exhibition 
of  the  new  process  will  be  given  at  an  early 
day. 
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'ROM  what  I  can  hear,  both  from 
wholesale  and  retail  dealers," 
said  a  friend  of  mine,  "the  im- 
port business  in  glass  this  year  is  likely  to 
be  larger  than  ever.  Some  importers  are 
offering  special  brands,  but,  from  what 
others  in  the  business  say,  it  would  seem 
that  branded  glass  is  not  making  the  im- 
pression it  did.  Hardware  men  say  they 
are  buying  where  they  can  buy  best.  A 
prominent  hardware  retailer  the  other  day 
gave  his  opinion  this  way :  '  Price  being 
about  even,  I  always  try  to  book  my  order 
with  a  respectable  glass  and  color  house,  be- 
cause I  find  that,  taken  all  through,  I  can 
there  get  a  better  quality  of  glass,  and,  what 
is  of  just  as  much  consequence,  get  better 
packed  glass  than  others.  The  only  reason 
I  can  give  for  it  is  this  :  Some  years  ago  I 
worked  for  a  house  in  the  glass  and  color 
business,  and  I  remember  that  when  taking 
in  glass  every  box  was  shaken,  and  if  it 
sounded  at  all  broken  it  was  trucked  away 
to  be  opened  up,  when  the  sound  panes  were 
put  into  the  racks,  and  the  broken  ones  cut 
to  whatever  they  were  good  for.  Now,  as 
far  as  my  experience  goes,  those  not  purely 
glass  dealers  do  not  go  to  this  trouble.' 
In  another  store  I  called,"  said  informant. 
"A  couple  of  dealers  were  talking  business 
and  politics.  Their  opinion  was  that  there 
would  be  no  change  in  the  duty  on  glass. 
•  In  any  event,'  said  one,  '  the  man  who 
booked  my  import  order  has  guaranteed 
me  against  any  loss  by  reason  of  a  change 
in  tariff.  In  fact,'  he  continued,  '  I  don't 
see  how  a  firm  could  refuse  to  allow  a  cus- 
tomer any  decrease  there  maybe.  It  would 
be  no  loss  to  them,  as  they  certainly  must 
be  selling  at  a  price  based  on  the  cost  at  the 
present  duty.'  A  traveler  for  a  wholesale 
house  dropped  in  just  then  and  expressed 
the  same  opinion." 

I  had  a  chat  with  John  E.  Dingman,  a 
Winnipeg  wholesale  commission  merchant, 
on  Tuesday.  Mr.  Dingman,  like  every 
Manitoban,  has  great  faith  in  the  Prairie 
province  in  general,  and  the  city  of  Winni- 


peg in  particular.  "  O,  yes,  we  have  a  grand 
country  up  there.  Winnipeg  has  got  over 
the  effects  of  the  land  boom,  and  is  now 
making  solid  and  substantial  progress.  Just 
now,  however,  collections  are  slow,  but  this 
will,  I  have  no  doubt,  be  all  right  in  time. 
One  great  evil  up  there  just  now  is  the  way 
in  which  farmers  have  been  mortgaging 
their  crops.  Why,  it  was  shown  the  other 
day,  that  in  some  instances  two  crops 
ahead  had  been  mortgaged.  Something 
ought  to  be  done  to  remedy  the  evil, 
but  what  to  do  is  the  question  that 
is  agitating  everybody.  The  implement 
men  and  the  loan  companies  came  out 
all  right,  but  the  storekeepers  —  and  I 
don't  know  what  they  are  thinking  about — 
give  credit  indiscriminately.  What  is  the 
first  cause  of  this  crop-mortgage  evil  ?  Oh, 
I  suppose  people,  who  have  neither  experi- 
ence nor  capital,  take  up  farms,  and  then 
foolishly  allow  themselves  to  be  persuaded 
to  buy  expensive  machinery  and  to  mort- 
gage their  crops  to  pay  for  them  without 
thinking  what  they  are  doing.  However, 
they  are  being  educated."  Then  Mr.  Ding- 
man invited  me  to  visit  Manitoba  and  "  see 
the  grandest  country  in  the  world  ;  "  and  I 
said  I  hoped  to  before  I  saw  many  more 
summers.  Bystander. 


WHAT'S  IN  A  BRAND?" 
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HERE  is  a  feeling  gaining  ground 
among  the  trade,"  said  a  glass 
man,  "  that  the  reliance  placed  in 
'  brands '  has  been  very  largely  misplaced. 
Strange  as  it  appears,  it  seems  to  be  a  fact 
that  a  foreign  manufacturer  shipping  goods 
to  this  country  begins  by  making  a  first-class 
article  andputting  his  name  or  'brand'  on  it; 
but  once  his  goods  are  introduced  and  his 
trade  mark  known  to  consumers  his  object  is 
accomplished,  and  his  determination  and 
promise  to  give  a  better  quality  of  goods 
than  any  other  maker,  melts  before  his  de- 
sire to  increase  his  profits,  even  at  the  ex- 
pense of  his  much  vaunted  quality.  It  some- 
times  takes  the  dealer  a  long  time  to  dis- 


cover  the  fact  that  they  are  paying  a  long 
price  for  nothing  but  ordinary  goods. 

"  These  remarks  apply  not  only  to  cigars 
and  pipes,  but  to  cutlery,  skates,  window 
glass,  and  other  articles.  The  remedy  is  a 
difficult  one  to  find,  the  old  opinion  that  so 
long  as  goods  are  stamped  with  the  maker's 
name  or  trade  mark  they  are  all  right,  being 
so  firmly  establishedin  our  minds.  However, 
I  would  advise  dealers  not  to  place  too 
much  confidence  in  what  they  are  told 
about  brands,  or,  at  all  events,  not  to  give 
a  higher  price  for  branded  goods  than  for 
any  others  unless  well  satisfied  that  what  is 
claimed  for  the  particular  make  offered  is 
deserved." 

ENGINEERING  EDUCATION. 

A  SYSTEM  of  education,  says  the 
Electrical  World,  that  tends  to 
broaden  the  mind  and  thus  render 
it  capable  of  dealing  confidently  with  large 
questions,  is  not  only  most  likely  to  make  the 
engineer  educated  under  it  more  respected 
by  those  with  whom  he  comes  into  contact 
in  professional  life,  but  it  gives  him  a  wider 
range  of  opportunities  and  a  more  ambitious 
scope  to  his  strivings.  Owing  to  the  desire 
to  start  on  a  professional  career  at  the  earli- 
est possible  moment,  most  technical  courses 
are  none  too  long  for  the  bare  purpose  of 
teaching  principles,  and  yet  the  tendency 
seems  to  be  becoming  greater  and  greater 
to  subordinate  the  theoretical  grounding  to 
"practical  work.''  Pattern  shops,  smith 
shops,  and  even  foundries,  are  becoming 
features  of  technical  schools,  and  testing 
work  is  carried  on  more  with  a  view  to  teach 
the  practical  manipulations  than  to  illus- 
trate principles.  The  difficulty  with  many 
of  our  engineering  schools  is  that  they  at- 
tempt to  combine  three  different  courses, 
each  of  which  in  turn  is  sacrificed  to  the 
others.  In  Europe  in  some  cases  these  are 
differentiated  into  engineering,  industrial, 
and  manual  training  schools.  Some  of  our 
technical  schools  partake  more  of  the  char- 
acter of  the  French  indu -trial  schools,  a 
graduate  of  which  does  not  expect  to  become 
anything  higher  than  a  superintendent  of  a 
manufactory  or  plant,  or  an  "  expert  "  in  his 
line  of  training. 
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THE  JERSEY  BUTTER  MOULD. 

THE  accompanying  cut  represents  the 
latest  article  that  is  being  placed  on 
the  Canadian  market  in  the  line  of 
butter  moulds.  It  is  being  introduced  by 
Chas.  Boeckh  &  Sons,  brush  and  wooden- 
ware  manufacturers,  Toronto.  It  is  evi- 
dently an  article  that  will  meet  the  demand 
for  a  practical  shop  or  farm  where  butter 
needs  to  be  put  up  for  packing  or  table  use. 
The  firm  claim  it  to  be  the  most  satisfactory  in 
every  respect  that  is  now  on  the  market,  and 
call  special  attention  to  its  handle,  which 
can  be  easily  removed  for  cleaning  pur- 
poses, and  yet  is   partially  attached  to  the 


mould,  thus  doing  away  with  the  annoyance 
of  the  print  dropping  out  and  getting  lost. 
Another  practical  advantage  is  that,  by 
means  of  screws  at  the  top  of  the  contri- 
vance it  can  be  regulated  so  as  to  produce  a 
mould  the  exact  weight  required.  Special 
care  is  taken  to  have  each  mould  perfect  in 
every  particular.  The  mould  is  made  of  the 
best  white  selected  maple,  and  is  called  the 
Jersey  Butter  Mould.  Chas.  Boeckh  & 
Sons  are  the  manufacturers,  but  it  can  be 
obtained  from  any  of  the  wholesale  trade 
that  handle  this  class  of  goods. 


DON'T  FUSS. 


There  are  a  good  many  storekeepers  who 
borrow  trouble,  says  a  contemporary.  These 
are  the  men  of  variable  temper.  To-day 
they  are  in  a  state  of  fussy  good  humor  ;  to- 
morrow they  are  unreasonable,  morose, 
snappish,  and  disagreeable.  Such  men 
never  become  great  in  any  walk  of  life,  for 
such  variation  of  temper  betokens  a  weak- 
ness of  mind.  Employees  never  find  pleas- 
ure in  working  for  a  man  of  this  April-day 
temperature.  Such  a  man  is  never  well 
served,  for  his  fussiness  to-day  creates  con- 
fusion, of  which  mistakes  are  a  natural  con- 
sequence ;  his  irritability  to-morrow  makes 
people  around  him  nervous  and  impatient. 
In  the  store  owned  by  such  a  man  there  is 
none  of  that  smoothness  which  is  an  essen- 
tial to  a  proper  performance  of  duty. 

The  chaiacter  of  the  employer  is  gener- 
ally reflected  in  his  clerks.  If  a  storekeeper 
is  of  a  smooth  and  even  temper,  there  is  a 
certain  casein  the  manner  of  conducting  his 
business.     He  good  naturedly  corrects  the 


errors  of  the  inexperienced.  If,  on  the 
other  hand,  he  becomes  childishly  passion- 
ate over  matters  which  may,  perhaps,  be 
insignificant,  his  irritability  is  extended  to 
his  help,  for  such  irritability  is  wholly  con- 
tagious. 

This  courting  of  worry  should  be  avoided 
by  people  of  all  walks  of  life.  The  man 
with  responsibilities,  which  are  part,of  any 
commercial  undertaking,  should  in  all  cases 
preserve  a  calm  and  even  temper.  That  is 
nerve. 


IMPROVED  CORNICE  BRAKE. 

THIS  is  what  the  accompanying  cut 
represents.  It  is  known  as  the 
Double  Truss  Cornice  Brake,  and  is 
handled  exclusively  in  this  country  by  M.  & 
L.  Samuel,  Benjamin  &  Co.,  of  Toronto.  In 
consequence  of  the  improvements  made  by 
the  manufacturers  of  the  brake,  it  is  heavier 
and  stronger  than  heretofore,  with  front  leaf 
balanced  by  ball  weights,  new  clamping  de- 
vice, etc.,  while  it  is  claimed  that  the  ma- 
chine will  do  the  work  of  an  iron  brake  in 
eveiy  respect,  and  yet  costs  but  about  one- 
third  the  price.  It  is  built  of  good  sound 
maple,  thoroughly  seasoned  ;  the  leaves  are 
all  double  trussed  and  faced  with  steel  plates 


STORE  RULES. 

Discipline  is  as  necessary  in  an  army  of 
employees  as  in  the  regulararmy,  saysa  con- 
temporary. Hence  the  necessity  for  store 
rules.  But  rules  are  sometimes  so  harshly 
framed  that  they  are  themselves  the  cause 
of  insubordinate  or  secret  ill-feeling.  That 
business  is  best  conducted  where  all  work 
in  harmony,  where  there  is  no  friction 
among  the  wheels  within  wheels.  Therefore 
frame  your  rules  with  kindness  and  word 
them  cheerfully  and  courteously;  and  don't 
stick  them  about  the  store  in  the  most 
prominent  place  you  can  find.  The  public 
is  not  interested  in  them,  andyouremployees 
will  work  better  if  they  are  not  continually 
annoyed  by  the  crack  of  the  slave-driver's 
whip.  Americans  love  liberty.  They  have 
fought  for  it  and  died  for  it,  and  it  is  dead- 
ly un-American  to  flaunt  arbitrary  com- 
mands before  the  gaze  of  every  stranger  who 
has  the  curiosity  to  know  how  you  treat 
your  slaves.  Make  your  rules  requests 
rather  than  commands.  Have  as  few  as  is 
consistent  with  good  government,  and  stick 
to  them. 


The  struggle  between  soft  steel  and  cast 
iron  for  architectural  purposes  has  been  a 
close  one  the  past  year.  Steel  has  been  de- 
clining rapidly,  and  has  made  perhaps  a 
greater  relative  drop  than  cast  iron.  While 
the  latter  has  always  been  much  cheaper  per 
pound,    the  tonnage  required    on   a    given 


planed  straight  and  true;  the  clamping  de- 
vice, hinges,  quadrant  gauge,  etc.,  are  all 
made  of  malleable  iron  and  all  parts  are  ad- 
justable ;  it  takes  in  sheets  8  ft.  2  in.  long 
and  forms  24-gauge  iron  or  lighter,  without 
springing  ;  it  splits  the  sheets  and  forms  the 
iron  on  the  same  principle  and  with  the 
same  speed  as  iron  brakes  ;  makes  mould- 
ings of  all  kinds,  ridging,  valleys,  gutters, 
eavetrough,  square  pipe,  etc.  Each  machine 
is  supplied  with  6  half-round  formers.  These 
machines  have  been  thoroughly  tested  in 
different  shops  and  are  giving  good  satisfac- 
tion. No  tin  shop  is  complete  without  them, 
and  they  pay  for  themselves  in  one  year. 
The  machine  weighs  about  500  pounds. 


A  meeting  of  the  creditors  of  the  defunct 
Boynton  Cement  Co.  occurred  recently,  and 
the  estate  was  wound  up.  Stock-holders 
received  about  8c.  on  the  dollar.  B.  W. 
Folger  was  the  luckiest  creditor.  By  deal- 
ing in  property  of  the  company  he  made 
70c.  on  the  dollar. 


building  has  been  much  greater— from  two- 
thirds  to  three-fourths  more  than  of  steel — so 
that  on  the  basis  of  prices  a  year  ago,  steel 
was  only  about  10  per  cent,  more  expensive 
on  a  given  contract.  With  some  builders  the 
advantages  of  the  rolled  material  have  been 
regarded  as  outweighing  the  difference  in 
cost,  even  when  the  gap  was  greater  than  it 
is  to-day.  —  Iron  Trade  Review. 


The  Ontario  Tack  Co. 

MANUFACTURERS  OF 

WIRE  NAILS 

TACKS,  SHOE  NAILS,  ETC. 


Hamilton. 


.Ontario. 


HARDWARE. 
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TORONTO  CUTLERY  CO., 

65  and  67  Yonge  Street,  Toronto 

M.  MAYER,  Propr. 


NON-ILL 
IMPERIAL 
T.  C.  Co.'s 
WILLIAMS 


Pocket  Knives 

Razors 

Nickel  Steel 

Shears 

Dhle  Shear  Steel 

Butcher  Knives 


> 

> 

z 

H 
m 
O 


We  fully  guarantee  all  goods  named  above. 


BERTRAM  &  CO. 


TORONTO 


Hardware  and  Iron 
Merchants 


MANUFACTURERS   OF 


Toronto  Files 
-*•  Dundas  Axes 


Quality  and  finish  of 
our  Files  and  Axes 
unsurpassed.    .    .    . 

Special  Attention  to  Letter  Orders. 


FEATHER  DU5TER5 

Our   Dusters   are   away  in  advance  of  any 

other  duster  made  by  any  other  firm  in 

America.     Prices  the  lowest. 

DEARBORN    DUSTER   CO.,  CHICAGO. 

Frank  Holt,  Agent,  si  coibome  street,  Toronto 


DEDERICK'S  PATENT  STEEL  SHELL 
HAY  PRESSES. 

Made  of  Steel— lighter,  stronger,  cheaper,  more 
power,  everlasting,  and  competition  distanced. 


Also  all  styles  of  Bale  Ties  made  from  the 

Best  Steel  Wire. 

Manufactured  by  BOYD  &  CO.,  Huntingdon,  Q. 


BERGER  BROS. 


Tinners'  Hardware 
and  Roofers'  Supplies. 


The  best  Eave  Trough  Hangers  and  Pipe  Fasteners" 
on  earth.  Berger's  Long  Eave  Gutter,  Pipe  Hooks  and 
Fasteners  of  every  description.  Also  Ridging,  Crest- 
ings,  Finals,  Registers  and  Ventilators.  Don't  buy  un- 
til you  have  our  price.     Samples  and  catalogue  free. 

237  ARCH  ST.,   PHILADELPHIA,    PA. 


£)larkson 


ACCOUNTANTS    .     .     . 

Established  1864. 

26  Wellington  St.  East,  TORONTO 


A  select  stock  of 


Gas  and 
Electric 

GLOBES 


JAS.  BARWELL,  &#  Toronto 

Drawings  and  prices  on  application. 
The  trade  supplied. 


EL,  BENJA 


&C0. 


26,   28,   30   Front  St.   West,   TORONTO 

Pmpt   t^u    WrMTCM^«     SAMUEL,  SONS  &  BENJAMIN 
Xl/PslLjrJUlc^rdL     rlUU^Ey.      164  Fenchurch  St,  London,  E.  C. 


^H|y~Jfc 


Milk  Can  Trimmings  and  Cans 
Creamery  Can  Fixtures  and  Cans 
Dairy  Pail  Bottoms .  .  . 

Sap  Buckets  and  Spiles 
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MONTREAL   MARKETS. 

Montreal,  Jan  26,  1894. 
HARDWARE. 

THE  week  has  not  developed  any  new 
feature  in  general  hardware  circles. 
Quietness  is  still  the  ruling  condition 
in  the  various  warehouses,  and  as  the  full 
staff  of  travelers  are  not  ojt  on  the  road  yet 
there  is  very  little  movement  to  note  in  the 
direction  of  outside  points.  Reports  regard- 
ing payments  are  fair  on  the  whole. 

Wire — There  is  nothing  particular  to  re- 
port in  this  line. 

Cutlery — A  few  small  orders  have  been 
received,  but  nothing  specially  noteworthy. 

Nails — Neither  cut  nor  wire  nails  furnish 
any  special  feature  at  the  moment. 

Tacks — Trade  remains  dull  and  inactive. 

Chain — The  only  business  to  note  has 
been  in  a  moderate  way  in  coil  chain. 

Horseshoes — Neither  makers  nor  job- 
bers report  much  activity  in  these  as  yet. 

Ware — No  business  at  all  to  report. 

Sporting  Goods — Neither  guns  nor  am- 
munition show  any.activity  or  lite. 

Plumbing  Supplies — Dulness  is  the  rul- 
ing feature  in  this  line. 

Building  Supplies— There  is  no  im- 
provement to  note  in  this  line. 

Iron  Pipe — Some  moderate  quantities  of 
this  have  been  taken  on  city  account,  but 
trade  generally  is  still  inactive. 

Naval  Stores — These  continue  neglect- 
ed, and  in  the  absence  of  business  prices  are 
more  or  less  nominal.  We  quote] :  Turpen- 
tine, 49  to  50c;  resins,  $2.50  to  $5,  as  to 
brand  ;  coal  tar,  $3.50  to  $4  ;  cotton  waste, 
6^c.  for  colored,  and  7  to  10c.  for  white  ; 
oakum,  lYz  to  7%c. ;  and  cotton  oakum,  10 
to  I2j£c.  Cordage,  Sisal  at  8}4  to  8^c.  for 
7-16  and  upwards,  and  15c.  for  deep-sea 
line  ;  pure  Manilla,  10X  to  io^c.  lor  7-16 
and  upwards  and  n^c.  for  smaller  sizes. 


METALS. 

The  iron  market  does  not  show  any 
change,  and  business  rules  as  quiet  as  ever 
on  all  lines  of  heavy  iron.  Values  also,  as  a 
rule,  are  unchanged. 

Pig  Iron — There  is  only  a  jobbing  move- 
ment to  note  in  pig  iron,  and  prices  are  un- 
changed. We  quote,  ex  store  :  Summer- 
lee,$i9.5o;  Eglinton,  $18.25 ;  Carnbroe,  $18; 
and  Nova  Scotia,  $17  to  $17.50. 

Scrap  Iron — There  is  little  or  no  demand 
for  this  line  at  present,  which  rules  nominal 
at  $12. 

Bar  Iron — Jobbers  report  some  demand 
for  this  article  at  the  reduced  prices,  but 
makers'  agents  here  complain  that  the  for- 
mer are  not  very  urgent  buyers  at  present. 
We  quote  $1.85  as  the  basis  on  this  line. 

Sheet  Iron — A  moderate  business  has 
been  doing  during  the  wesk,  and  prices  are 
unchanged  at  $2.30  to  $2  50. 

Hoops  and  Bands — Only  a  few  small 
lots  moving,  with  prices  as  before,  $2.30  to 
$2.35- 

Steel — There  is  no  new  feature  to  report 
in  this  line,  which  we  quote  as  before  :  Best 
cast  steel,  io^  to  12c.  ;  sleigh  shoe,  $2.40  ; 
spring,  $2.50  ;  tire,  $2.50  to  $2.75,  and  round 
machinery  steel,  $3. 

Galvanized  Sheets— Nothing  new  to 
report,  and  prices  sre  unchanged.  We 
quote  :  4^  to  5c.  for  ordinary  brands  ; 
Morewood,  6  to  6#c. ;  tinned  sheets,  coke, 
No.  24,  6  to  6Xc. ;  No.  26,  6)4  to  6%c- 

Tin  Plate — The  tone  remains  easy,  with 
prices  nominal  in  the  absence  of  any  large 
business  at  $3  to  $3.20  for  cokes,  and  $3.50 
to  $4  for  charcoal. 

Canada  Plates — Continue  featureless  at 
former  quotations,  $2.40  to  $2.50. 

Terne  Plates — There  is  no  business 
doing,  although  holders  show  a  disposition 
to  concession.     We  quote  $7  to  $7.25. 

Copper — There  is  only  a  small  business 
doing  in  copper  at  nj£  to  12c. 

Tin — No  change  in  tin  to  note,  which  re- 
mains at  19  to  2ic. 

Spelter  —  The  demand  is  small  and 
prices  unchanged  at  $4.60  to  $5.75. 


Antimony — This  line  continues  dull  and 
nominal  at  io}4  to  12c. 

Lead — Remains  unchanged  at  $2.75  to 
$2.90. 

Zinc  Sheets — Nobusiness  to  note,  prices 
ruling  at  $5  to  $5.25. 

Cement — The  market,  as  a  whole,  con- 
tinues dull,  although  a  little  better  demand 
has  been  experienced  from  the  west.  Stocks 
are  large,  however,  and  the  tone  easy.  We 
quote  :  English  cement,  $2.05  to  $2.15,  and 
Belgian,  $1.90  to  $2.  Fire  bricks  are  stiff 
at  $15  to  $19  per  thousand,  according  to 
brand  and  quantity. 

PAINTS  AND  OILS. 

The  changes  in  the  list  for  white  lead, 
etc.,  have  not  had  time  to  be  appreciated 
thoroughly  yet.  Travelers  for  the  houses 
only  went  out  last  week,  and  although  they 
note  a  fairly  encouraging  reception,  very 
little  business  is  to  note  as  yet.  Oils  all  con- 
tinue firm. 

GLASS. 

There  has  been  rather  more  doing  in  win- 
dow glass  during  the  week,  but  the  general 
tone  is  hardly  one  of  activity.  We  quote  the 
old  basis  of  $1  25  for  first  break  and  putty  in 
bulk  $1  85. 

PETROLEUM. 

A  fair  amount  of  business  transpires  in 
American  refined  oil  at  steady  prices, 
and  there  is  no  change  in  Canadian  re- 
fined oil.  We  quote :  Canadian  crude  at 
$1.05  per  barrel  f.o.b.  at  Petrolia  ;  Can- 
adian refined  at  n^c.  in  shed  at  Montreal, 
for  round  lots,  and  12c.  for  small  quantities. 
American  petroleum,  16c.  in  car  lots,  17c.  in 
io-barrel  lots,  ij%c.  in  five-barrel  lots,  and 
i7^c.  for  single  barrels,  net  cash  ;  American 
benzine,  23  to  25c  ;  Canadian  benzine,  io^c. 
Petrolea;  12  J^c.  Montreal. 
HIDES. 

Receipts  and  offerings  of  hides  on  this 
market  have  been  large  of  late,  and  conse- 
quently buyers  manifest  a  desire  to  hold  off 
and  try  and  get  prices  lower.  Tanners, 
therefore,  are  in  no  hurry  to  buy.  Dealers 
here  are  paying  as  follows  :  No.  1,4c;  No. 
2,  3c;  No.  3,2c;  and  they  ask  tanners  1  }4c. 
adyance  on  these  figures.  Heavy  steers  in 
straight  lots  are  worth  6  to  6%c,  calfskins 
7c,  and  lambskins  75c. 


Milk  Can  Trimmings 

Delivery  Can  Trimmings 

Creamery  Can  Trimmings 

And  Milk  Delivery  and  Creamery  Cans  Made  Up. 


We  have  an  entirely  new  idea  in  Creamery  Can  Gauges,  easy  to  solder, 
perfectly  tight,  unbreakable. 


broad  hoop     AH  sizes  and  guages  of  Tinned  Sheets  for  Cans  and  Vats. 
pattern.  fujj  stock  ancj  can  make  prompt  shipment. 


We  have  a 


IRON  CLAD 
PATTERN. 


THE  McCLARY  MFG.  CO.,  London,  Toronto,  Montreal,  Winnipeg,  Vancouver. 
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The  Best  is  the  Cheapest. 


STANDARD  BELT 


GUARANTEED. 


J.  L  GOODHUE  4  CO. 


Danville, 
■  Quebec. 


A  full  stock  of  our  goods  kept  on  hand 
by  our  Western  representative, 

H.  D.  SIMMONS  &  GO. 


Telephone  2164. 


85  York  St.,  Toronto 


AMERICAN  CARPET  SWEEPERS 

CANADIAN  MAKE 


PRICE  PER  DOZEN,  $26.00. 


Order  from  your  jobber,  or  send  direct  to 

J.  M.  WARNER  MFG.  CO. 

Send  for  Price  Lists.  HAMILTON. 


ADAM   HOPE 
&  CO., 

Offer  for  Sa.e  HAMILTON 

"Pioneer"  ^  "Sloss" 

PIG   IRON 

These  are  fine  foundry  irons,  being  strong 
and  large  scrap  carriers. 

Also  all  the  well-known 

Scotch  Brands, 

Broken  Car  Wheels, 
and  Railway  Cast  Scrap. 


. 


fJuii-D  -TO-PAY  -fH£rJ,   f 

\     JS><f\OtiG    AMP    Sl/f?£, 

U/ifH  A    fif?/^    anp 

awpve-    0as£." 

DO  YOll? 

Udi/ertisemeez  i~ 


\  ■  •$» 


in 


itf'eS?; 


the      •$• 

Tof^orJ-ro 

will  bring  you, 
tenders/rom  the 
best  contractors. 


Pure  Southern 


TURPENTINE 


Our  Specialty 


Remember,  we  are  headquarters  for  the   pure  article,  and    intending  purchasers  will  do 

well  to  get  our  price  before  placing  their  orders. 
Every  barrel  of  Turpentine  we    ship  is   accompanied    by  our   printed  guarantee  that  it 

is  ABSOLUTELY  PURE- 

We    Are    Not   Members   of   any  Combine. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W.,  TORONTO 


CUTLERY. 


Jos.  Rodgers  &  Co's,    E.   M.   Dickinson's  and 
other  Sheffield  Makes.    German  Pocket  Knives 
and  Razors,  "  Hercules"  Scissors.       ■      p     ■  rr\\  ir         OH 
Import  orders  solicited.     See  our      Mi    U.    LLuLiL   Oc   UU» 
samples  and  prices.  MONTREAL  and;  TORONTO. 


THE 


•• 


INVINCIBLE. 


EVERY  SAW 
WARRANTED. 


THE  FASTEST  AND  BEST  CUTTING  SAW  ON  THE  MARKET. 


Guaranteed  four  Guages  Thinner  on  Back  than  Front  and  Made  from 
the  Highest  Quality  of  Double  Refined  Silver  Steel. 


Manufactured  only  by 

The  James  Robertson  Co.  tum^ 

SAMPLE  ORDER  SOLICITED.  TOTOIltO- 

THE  WHITMAN  &  BARNES  MFG.  CO. 

Canadian  Branch:    St.  Catharines,  Ont. 


NO.   1 


Nail  Hammer 


It  cannot  be  excelled  in  quality  or  finish  by 
any  Hammer  mauufactured. 

Our  "Garden  City"  Nail  Hammer 


GET   OUR    PRICES  and 
TRY   OUR    GOODS 


Is  the  best  and  cheapest 
"Solid  Cast  Steel"  Ham- 
mer on  the  market.  .  .  . 


We  aim  to  keep  in  stock  a  full  line  of  Hammers,  Sledges, 
etc.,  and  will  make  prompt  shipments 
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MONTREAL  Markets  continued 
WOOL,. 

The  London  wool  sales  which  opened  last 
week  show  a  range  of  prices  about  on  a  par 
with  the  series  which  closed  in  September. 
On  spot  there  is  not  much  business  doing, 
but  small  sales  of  Cape  have  been  made  at 
14  to  16c.  Domestic  wools  meet  a  verv  slow 
sale,  both  for  Northwest  and  British  Colum- 
bia, but  there  have  been  sales  of  Canadian 
fleece  wool  at  20  to  21  yzc.  We  quote  : 
Greasy  Cape,  14  to  16c. ;  B.  A.  scoured,  30 
to  35c;  Canadian  fleece,  18  to  20c;  North- 
west, 11  to  14c;  and  British  Columbia,  11  to 
i2}4c.,  as  to  grade.  In  pulled  wools,  20  to 
2\%c.  is  quoted  for  supers,  and  extra  23 
to  26c. 

TALLOW. 

The  tallow  market  is  easy  in  tone,  best 
kinds  selling  from  first:  hands  at  5/^c,  and 
re-sales  are  made  at  6  to  6^c.  Common 
tallow  runs  from  5  to  5^c,  and  rough  stock 
has  sale  as  low  as  1  to  3c,  as  there  is  little 
or  no  call  for  it. 

MONTREAL.    TRADE    NOTES. 

John  Thorpe,  Canadian  manager  of  Pil- 
kington  Bros.,  is  down  in  New  York  this 
week  on  a  business  trip. 

Mr.  Painchaud,  of  Painchaud,  Squire  & 
Co.,  left  Wednesday  evening  for  Europe, 
via  Halifax,  and  the  SS.  Labrador, 

H.  C.  McLaren  &  Co.  say  that  the  de- 
mand for  magnolia  metal  is  constantly  in- 
creasing. The  have  filled  a  lot  of  orders, 
both  from  the  street  railway  as  well  as  pri- 
vate parties  recently. 

Aid.  Wm.  Clendinning,  the  head  of  the 
firm  of  Wm.  Clendinning  &  Son  Co.,  has 
declined  to  run  again  this  year  for  his  seat 
in  the  City  Council.  Press  of  business  pre- 
vents prevents  him  from  doing  so. 

The  Harrisburg  hickory  handles  turned 
out  by  the  Harrisburg  HandLe  Co.  are  well- 
known  to  the  trade.  Messrs  Jas.  Hutton 
&  Co.  have  been  appointed  the  Canadian 
agents  for  these  goods.  The  Harrisburg 
Co.  also  manufacture  special  handles  if  so 
ordered. 

The  goods  of  the  Norwich  Lock  Mfg. 
Co.,  of  Norwich,  Conn.,  are  old  favorites 
with  the  Canadian  trade.  They  rank  among 
the  best  of  American  manufacture.  These 
goods  are  a  new  American  agency  of  James 
Hutton  &  Co. 

Caverhill,  Learmont  &  Co.  have  just  re- 
ceived a  shipment  of  nineteen  cases  of  Jos. 
Rodgers  &  Sons',  limited,  celebrated  cut- 
lery. This,  we  believe,  is  one  of  the  largest 
single  shipments  of  <  utlery  ever  received 
by  any  wholesale  hardware  firm. 

The  iron  men  were  all  up  in  Ottawa  con- 
ferring with  the  Ministers  this  week.  Among 
those  who  were  present  were  Messrs.  George 
E.  Drummond,  of  Drummond,  McCall  & 
Co.;  McMaster,  of  the  Montreal  rolling 
mills  ;  Abbott, of  Abbott  &  Co., and  Hersey, 
of  Pillow,  Hersey  &  Co. 

Jas.  Hutton  &  Co.  have  taken  over  the 
agency  of  the  well-known  brand  of  Arcade 
files  and  rasps.  This  brand  has  been  a 
favorite  on  the  American  and  Canadian 
market  for  the  last  fifty  years,  and  is  there- 


fore not  new  to  consumers.  Messrs.  Hut- 
ton assert  that  as  a  large  assorted  stock  is 
carried  at  the  works  orders  will  receive 
quick  shipment. 

Lewis  Bros.,  of  St.  Sulpice  street,  who  re- 
cently bought  the  hardware  stock  of  the 
late  firm  of  Benny,  Macpherson  &  Co.,  re- 
port a  good  demand  for  the  shelf  goods, 
which  formed  an  important  part  of  this 
stock.  They  expect  to  soon  close  out  the 
entire  lot. 

W.  H.  Cottingham  &  Co.  call  attention 
again  to  the  fact  that  their  stocks  of  artists' 
materials  is  by  recent  acquisitions  one  of 
the  most  extensive  in  Canada. 


TORONTO  MARKETS. 

Toronto,  Jan.  26,  1894. 

HARDWARE, 
A  decided  better  feeling  prevails  in  trade 
this  week,  and  a  fairly  good  seasonable 
movement  is  reported.  The  demand  is  for 
general  hardware.  A  good  many  of  the 
orders  are  for  shipment  February  and 
March,  but  the  greater  proportion  is  for  de- 
livery after  the  lower  freights  obtain.  There 
is  also  a  fair  business  doing  on  present  ac- 
count. Bright  iron  wire  is  receiving  a  little 
more  attention  than  a  week  ago,  and  orders 
are  being  booked  more  freely  for  nails.  In 
ware  goods  the  only  change  to  note  is  an 
improved  demand  for  peei less.  Trade  shows 
some  slight  improvement  in  plumbers'  sup- 
ples, but  the  turn  over  is  still  small.  Build- 
ers' supplies  are  in  about  as  flat  a  condition 
as  ever.  Payments  show  some  improvement 
in  the  country. 

Wire — Bright  iron  wire  for  tinners'  use  is 
being  called  for  more  promptly,  but  quanti- 
ties are  small.  Hay-baling  wire  is  in  fair 
demand.  There  has  been  a  little  more  mat- 
trass  and  broom  wire  selling  than  formerly, 
although  not  in  large  quantities.  Some 
orders  have  been  booked  for  barbed  wire, 
both  for  present  delivery  and  future  ship- 
ment. 

ROPE — Trade  in  shipments  from  stock  is 
quiet,  but  a  few  orders  have  been  booked 
for  delivery  as  soon  as  lower  freights  are 
fixed.  Prices  are  unchanged.  We  quote  : 
Sisal,  7-16  in.  and  larger,  8c.  ;  %,  5-16,  y%  in., 
8^c.  Manilla,  7-16  in.  and  larger,  10  to 
ioXc;  X  S-i6,  H  in.,  io}4  to  u^c. 

Cutlery — The  improvement  noted  in 
this  line  continues,  but  no  special  features 
have  developed. 

Nails — A  number  of  orders  have  been 
booked  for  cut  and  wire  nails,  shipment 
about  April  15,  when  country  dealers  will 
have  the  benefit  of  lower  freight  rates.  There 
is  still  also  a  steady  shipment  from  stock, 
but  orders  are  only  of  an  assorting  nature. 

Green  Wire  Cloth,  Etc.— Orders  are 
still  being  booked  for  green  wire  cloth, 
screen  doors  and  windows  ;  $1.85  to  $1.90 
per  100  square  feet  is  still  the  price  for  green 
wire  cloth. 

Tacks — There  is  nothing  new  to  be  said 
of  this  line,  business  still  being  dull. 

Chain — There  has  been  no  change  in 
price  of  coil  chain  or  any  improvement  in 
the  volume  of  business,  it  being  too  early  in 
the  season  for  good  sized  orders. 
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Horseshoes — Are  still  in  steady  demand, 
but  quaniities  are  limfted.  Not  many  orders 
are  being  received  for  steel  shoes. 

Ware — There  has  been  more  activity  in 
peerless  ware,  but  in  white,  and  blue  and 
white,  there  is  not  much  dcing. 

Lawn  Mowers— Some  of  the  jobbers 
have  already  received  a  portion  of  the  stock 
for  the  summer  trade.  Orders  booked,how- 
ever,  are  not  so  far  numerous.  The  trade  is 
principally  in  Canadian  manufactured  arti- 
cles but  it  is  expected  that  American  will 
come  in  for  a  share  -of  the  patronage  when 
the  regular  season  opens. 

Sportinc  Goods — Business  in  this  line 
flat,  nothing  of  importance  being  done  either 
in  ammunition  or  in  guns.  Jobbers  have 
placed  their  orders  with  manufacturers  for 
guns,  but  stocks  will  not  arrive  for  some 
time. 

Plumbers'  Supplies — While  there  has 
been  a  slight  improvement  in  the  country 
trade,  none  is  looked  tor  in  the  city  for  some 
weeks,  this  line,  of  course  depending  a  g^eat 
deal  upon  the  building  trade. 

Builders'  Supplies — There  is  not  much 
doing  in  this  line,  although  the  country  trade 
is  better  than  that  in  the  city.  In  the  latter 
respect  there  is  at  the  moment  no  prospect 
of  any  improvement. 

METALS. 

Tin  plate  shows  a  fair  degree  of  activity, 
but  other  lines  are  generally  quiet.  A  de- 
cided improvement  is  expected  to  develop 
next  month,  however. 

Pig  Iron — Flat  and  uninteresting  this 
market  continues  to  be,  and  prices  remain 
nominally  as  before.  We  quote  :  Summer- 
lee,  $20  50  to  $21;  Carnbroe,  $19  50  to  $20  ; 
Siemen's,  $19  50  to  $19.75. 

Rogers,  Brown  &  Co.,  Buffalo,  report  the 
Toronto  market  for  American  pig  iron  as  fol- 
lows :  The  general  market  for  pig  iron  is  very 
quiet.  The  policy  of  everyont — the  people, 
retail  and  wholesale  houses,  and  foundry 
men— is  a  waiting  one.  Some  buying  in  a 
small  way  is  of  course  being  done.  Just 
enough  to  keep  running.  We  quote  for 
cash  f.oA  Toronto  in  bond  :  No.  1  X 
foundry  strong  coke  iron,  Lake  Superior 
ore,  $14.80;  No.  2  X  foundry  strong  coke 
iron,  Lake  Superior  ore,  $14. 30 ;  No.  2 
foundry  strong  coke  iron,  Lake  Superior  ore, 
$13.80;  Jackson  County  silvery  No.  1,  $17.55 
to  $18.30  ;  Jackson  County  silvery  No.  2, 
$17.05  to  $17.80  ;  Lake  Superior  charcoal, 
$17.05;  Southern  soft  No.  1,  $12.85  '■>  South- 
ern soft  No.  2,  $12.60. 

Bar  Iron — There  is  no  special  feature  to 
note  in  this  article.  Orders  are  small  and 
only  for  present  requirements.  Even  then 
jobbers  find  it  difficult  to  obtain  supplies 
from  manufacturers.  Jobbers  are  still,  as  a 
rule,  holding  at  the  old  basis  of  $1.95. 

Sheet  Iron — Thereisnot  much  improve- 
ment to  note  over  last  week  in  this  line,  and 
although  stocks  are  heavy,  prices  remain  un- 
changed. A  few  good  orders  have  been 
booked  for  import.  We  quote  at  the  basis 
of  $2.75  up  to  20  gauge. 

Corrugated  Iron — Business  Is  still  in- 
significant and  prices  unchanged.  We  quote  ; 
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"Owl"  brand  at  $3  to  $4  per  square  for 
painted  and  $4.25  to  $7  for  galvanized,  ac- 
cording to  gauge. 

Galvanized  Iron— Business  has  im- 
proved in  this  line,  quite  a  number  of  orders 
having  been  received  for  the  heavier  gauges. 
Orders  of  quantities,  however,  are  generally 
of  a  small  nature,  not  manv  case  lots  being 
at  the  moment  wanted.  We  quote  Queen's 
Head  and  Gordon  Crown  brands  at  5  to 
5Xc,  for  16  to  24  guage. 

Boiler  Tubes — There  is  no  change  to 
note,  both  business  and  prices  remaining 
much  as  before. 

Steel  Plates — Quiet  and  unchanged. 
Base  prices  for  boiler  plates  $2.25,  and  for 
heads  $2.40. 

Sheet  Steel — Business  is  quiet  and 
prices  unchanged. 

Ingot  Tin — There  has  been  some  im- 
provement in  this.  The  demand  at  the  mo- 
ment is  principally  for  Straits,  in  which  a 
number  of  fair  orders  have  been  shipped  at 
prices  same  as  last  week  for  small  lots,  but 
for  large  lots  %  to  ic.  per  brl.  lower,  accord- 
ing to  quantity.  We  quote  for  small  lots  : 
Lamb  and  Flag,  22  to  22^c;  Straits,  21X 
to  22%Z. 

Ingot  Copper — This  article  is  still  quiet, 
enquiries  being  few.  Prices  are  unchanged 
at  11^  to  12c.  for  ton  lots  and  %z.  extra 
for  small  lots. 

Sheet  Copper — Business  shows  some 
improvements.  Shipments  from  stock,  how- 
ever, are  small,  but  braziers'  copper  has 
shown  a  little  more  life.  Prices  rule  firm 
and  unchanged  at  16  to  18c.  according  to 
sizes. 

Zinc  Spelter — Virtually  nothing  doing. 
Prices  are  unchanged,  at  4X  to  4^c.for  do- 
mestic and  4%  to  4/I5C.  for  import. 

Tin  Plates — Business  has  been  active  in 
this  line,  orders  for  general  standard  sizes 
having  been  numerous.  The  principal  de- 
mand, however,  seems  to  be  the  20x28. 
Cokes  are  also  going  out  freely.  Prices  are 
as  before.  We  quote  :  $3.85  to  $4  for  I.C. 
charcoal  and  $340  to  $350  for  coke  tin, 
14  x  20  basis. 

Zinc  Sheets — Are  quiet.  Stocks  have 
been  very  low  until  the  past  week,  when 
fresh  shipments  were  received.  Orders, 
however,  are  only  for  small  quantities. 
Prices  are  unchanged  at  5X  to  $%c. 

Terne  Plates — Increased  activity  is 
shown,  although  sales  are  smaller  than  at 
this  time  last  year,  having  been  replaced  a 
great  deal  with  copper,  tin  and  galvanized 
iron. 

Hoops  and  Bands— There  has  been  a 
marked  improvement  in  this.  Stocks  are 
heavy  but  prices  are  unchanged.  Some  im- 
port orders  have  just  been  delivered  to  con- 
sumers which  had  been  placed  some  time 
ago.  Prices  are  unchanged  at  the  basis  of 
$2.55  to  $2.60. 

Canada' Plates— The  demand  is  still 
steady  for  small  lots.  Dealers  have  dis- 
posed of  all  dull  plate,  and  stocks  are  now 
principally  composed  of  half-polished. 
Prices  rule  as  before.  We  quote  :  All  dull, 
$2.60  to  $2.65  ;  half-polished,  $2.75,  and  all 
bright,  $2  90. 

Solder — A  number  of  orders  have  been 
received  for  round  lots.  Some  forward  or- 
ders have  also  been  booked  for  shipment 
first  of  March,  to  be  used  in  connection  with 
import  orders  for  tin  plate,  which  will  arrive 
about  that  time. 

Pig  Lead — Trade  has  been  fairly  good  in 
this  line  the  past  week.  No  large  sales,  how- 


ever, have  been  reported,  quantities  being 
principally  half  and  one  ton  lots.  Prices  re- 
main unchanged  at  3c.  for  small  lots,  but  ton 
lots  can  be  shaded  a  fraction. 

Antimony — The  market  is  quiet  and 
featureless;  11X  to  u^c.  are  still  the  ruling 
figures  for  small  lots,  but  quantities  can  be 
obtained  at  lower  prices. 

GLASS. 

Shipments  from  stocks  are  small,  but  even 
then  most  jobbers  find  it  difficult  to  supply 
the  demand,  all  the  sample  sizes  having  been 
disposed  of.  Orders  so  far  received  have 
been  forwarded  to  manufacturers,  but  repre- 
sentatives are  still  booking  fresh  orders, 
which  are  expected  to  arrive  about  June  1. 
Prices  are  unchanged  at  $1.20  to  $1.25  for 
first  break.  Business  shows  some  improve- 
ment in  plate  glass,  but  the  volume  is  still 
small. 

PAINTS  AND  OILS. 

A  slightly  better  feeling  has  developed 
during  the  week  in  paints  and  oils,and  some 
lines  are  moving  a  little  better.  White  lead 
shows  a  slight  improvement,  but  the  volume 
is  still  very  small  at  the  base  price  of  5c.  A 
few  orders  have  been  booked  for  prepared 
paints  for  spring  delivery,  but  there  is  prac- 
tically nothing  doing  for  immediate  ship- 
ments ;  $1.05  is  the  ruling  price  for  the  pure 
article.  There  has  been  a  little  linseed  oil 
moving,  but  the  turnover  is  still  small. 
Prices  are  unchanged  at  50c.  for  raw,  60c.  for 
boiled  Toronto,  Hamilton,  London  and 
Guelph,  with  2c.  added  for  delivery  at  out- 
side points.  Much  the  same  applies  to  tur- 
pentine as  to  linseed  oil  as  far  as  business  is 
concerned,  and  we  quote  at  48c.  per  gallon 
Toronto,  Hamilton,  London  and  Guelph, 
with  2c.  added  for  shipment  to  outside 
points.  Glue  is  still  going  fairly  well  at  pre- 
vious prices.  Payments  are  fairly  good. 
OLD  MATERIAL. 

Trade  has  slightly  improved,  and  some  good 
sales  are  reported  by  larger  dealers.  Prices 
remain  unchanged.  We  quote  prices  paid  by 
dealers  as  follows :  Agricultural  scrap,  55c.  per 
cwt. ;  machinery  cast,  60c.  per  cwt. ;  stove  cast 
scrap  40  to i,2l/zz.  ;  No.  1  wrought  scrap  40c. 
per  cwt.  ;  N0.2,  including  sheet  iron,  hoop 
iron  and  mixed  steel,  10c. ;  new  light  scrap  cop- 
per 7/^c. ;  heavy  scrap  copper  8to8>^c.;  old 
copper  bottoms,  7^c;  light  scrap  biass  5c; 
heavy  yellow  scrap  brass  7c;  heavy  red  scrap 
brass  7%.  to  8c;  scrap  lead  \%  to  2c; 
scrap  zinc,  \}i  to2c.  ;  scrap  rubber,  3c;  coun- 
try mixed  rags,  75  to  80c.  per  100  lbs.;  clean 
dry  bones,  50  to  60c.  per  100  lbs.  ;  borings 
and  turnings,  10  to  15c. 

SEEDS. 

The  feeling  in  alsike,  with  the  export  sea- 
son drawing  to  a  close,  is  weak,  although 
prices  remain  as  before.  Timothy  is  dull  and 
clover  firm.  We  quote:  Alsike,  $5.75,  to$6.25 
for  good  to  prime  seed,  and  $6.50  to  $6  80 
for  choice  to  fancy.  Red  clover,  $5  75  to  $6 
for  ordinary  to  prime  ;  $6  to  $6.25  for  choice 
to  fancy.  Timothy,  $1  to  $1.25  tor  inferior, 
$1.50  to  $1.60  for  prime  ;  choice  to  fancy, 
$1.80  to  $2. 

HIDES,  SKINS,  WOOL,  TALLOW. 

Hides — Are  slightly  on  the  decrease.  It 
is  said  that  dealers  are  trying  to  reduce  them 
Xc.  all  around,  which  will  mean  y/ic.  for 
cows',  and  4c.  for  steers',  choice  quality. 
Present  quotations  are  :  3^c.  for  cows',  and 
4'X  to  4^c.  for  steers',  but  as  they  have 
dropped  considerably  in  Chicago,  a  decline 
is  looked  for  here. 

Skins — Are  about  the  same,  a  fair  trade 
doing  at  unchanged  prices.  Dealers  are 
paying  80c.  for  the  best  grade. 


Tallow  —  Continues  much  the  same, 
nothing  special  to  report,  except  that  some 
of  our  most  enterprising  dealers  state  that 
they  have  received  large  supplies  since  last 
week,  for  which  there  appears  to  be  very 
little  demand  at  present.  Prices  continue 
about  the  same,  dealers  offering  2c.  for 
rough  and  sKc-  tor  rendered. 

Wool — There  is  nothing  new  to  report  in 
this  article.  Dealers  still  complain  of  the 
dulness  of  the  market.  Prices  are  about  the 
same  as  last  report,  varying  according  to 
grade.  We  quote  :  Foreign  Wools — Greasy 
Cape,  11  to  13c;  B.  A.  Clothing  from  27 
to  29c;  yellow  B.A.  clothing  from  24  to  26c. 
East  India  wools — White,  17  to  18c;  yellow, 
10  to  14c;  black  and  grey,  11  to  12c.  Medi- 
terranean wool — Whites  from  15  to  17c.  ac- 
cording to  grades,  grey  and  fawn  color  from 
10  to  12c.  Domestic  fleece,  from  23  to 
24c;  fresh  clothing,  20  to  22c  ;  Southdown, 
No.  1,  25  to  26c. 

PETROLEUM. 

The  Petrolea  Advertiser,  in  its  weekly  re- 
view, says  :  "  Crude  oil,  $1.01  per  brl. ;  re- 
fined, 6%  to  6j£c.  in  bulk,  or  9  to  9Xc  in 
barrels  in  car  lots  f.o.b.  here.  The  same  old 
monotony  still  presides  over  the  Exchange, 
and  transactions,  though  few,  are  firm  at  the 
above  quotations.  The  producers  are  quiet- 
lywaiting  for  events  to  materialize.  The 
stocks  on  hand  are  below  the  ordinary,  so 
that  there  is  not  much  fear  of  crude  receding 
in  price.  Refined  is  in  good  demand  at  the 
above  quotations.  If,  as  is  reported,  the  old 
Alpha  Refinery  at  Sarnia  will  be  permanent- 
ly run  by  American  capitalists,  introducing 
a  new  system  of  refining,  crude  should  soon 
advance  in  price." 

Trade  continues  brisk  on  the  Toronto 
market  at  unchanged  prices.  We  quote  :  5 
to  10  barrel  lots,  imperial  gallon,  Toronto — 
Canadian,  12 to  I2j£c:  carbon  safety,  15 j£ 
to  16c;  American  water  white,  18  to  19c; 
photogene,  20c. 


MARKET    NOTES. 

A  first  dividend  of  20c.  on  the  dollar  has 
been  paid  the  creditors  of  the  Toronto  Plate 
Glass  Importing  Co. 

The  Graham  Nail  Works,  which  were 
shut  down  while  stock  was  being  taken,  will 
start  up  again  Monday  next. 

The  first  dividend  of  3c.  on  the  dollar  has 
been  declared  in  the  estate  of  John  Burns, 
the  insolvent  carriage  builder  of  Toronto. 
The|creditors  are  doubtful  whether  there  will 
be  a  further  dividend. 

M.  &  L.  Samuel,  Benjamin  &  Co.  have 
received  a  large  shipment  of  "  Daisy " 
chuins,  in  which  line  they  did  a  large  busi- 
ness last  season.  They  can  supply  either 
the  "  Daisy  "  or  the  "  Leader,"  both  being 
the  same  price. 

The  Consolidated  Plate  Glass  Co.  of 
Canada,  Toronto,  report  the  receipt  of  12 
cases  of  plate  glass  from  New  York  this 
week,  and  expect  to  receive  shortly  30  ad- 
ditional cases,  which  were  short  in  their 
spring  order.  Business  in  plate  glass  is 
showing,  they  say,  a  marked  improvement. 

The  Gutta  Percha  and  Rubber  Mfg.  Co., 
Toronto,  report  that  trade  in  garden  hose  is 
opening  up  bnskey.  The  firm  says  :  "  We 
carry  a  complete  stock  in  this  line,  and  have 
always  had  a  large  demand  for  our  hose 
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which  is  not  to  be  beaten.  .We  made  a 
large  shipment  of  our  lettering  to  the  lower 
provinces  this  week." 

The  Toronto  Plate  Glass  Importing  Co., 
report  an  improvement  in  business.  Orders 
from  the  country,  they  say,  are  coming  in 
rapidly.  This  is  the  season  that  the  furni- 
ture manufacturers  usually  shut  down,  and 
there  is  consequently  a  light  demand  for 
mirror  glass. 

The  Booth  Copper  Co.  report  a  great  im- 
provement in  trade,  and  prospects  for  the 
season  looking  bright.  The  firm  says  : 
"  We  have  just  received  a  quantity  of  sheet 
aluminum.  The  difficulty  we  first  experi- 
enced in  soldering  it  has  been  overcome, 
and  we  expect  to  have  something  new  in 
this  line  to  offer  the  trade  in  the  coming 
spring. 

The  Canadian  Mineral  Wool  Co.,  To- 
ronto, report  that  they  have  just  completed 
their  contract  with  the  McDonald  Rolling 
Mills  Co.  for  steam  pipe  covering.  "  Trade 
is  moving  nicely  in  all  our  lines,  and  we 
have  had  of  late  a  large  demand  for  the 
loose  wool,"  said  a  representative  of  the  firm. 

The  Canadian  Mineral  Wool  Co.,  To- 
ronto, have  received  the  sole  agency  for  the 
Dominion  for  Carey's  Asbestos  Cement. 
The  firm  says  :  "  This  cement  is  justly  cele- 
brated for  its  numerous  superior  qualities, 
and  we  expect  a  large  demand  for  it  in  the 
coming  season." 

The  Toronto  Fence  and  Ornamental  Iron 
Works  report  that  they  are  keeping  busy,  in 
spite  of  the  general  slackness.  The  firm  an- 
nounce that  they  have  added  to  their  works 
all  the  requisites  for  the  manufacture  of  or- 
namental wire  work,  in  all  its  branches,  and 
have  received  the  contract  for  the  placing  of 
all  the  wire  fitting  in  the  bath-rooms  of  the 
Toronto  Athletic  Club. 

The  McClary  Mfg.  Co.  report  an  increase 
in  country  orders.  There  is  a  demand  for 
wood  cooking  stoves.  Orders  for  raw  ma- 
terial are  larger  than  usual,  country  mer- 
chants manufacturing  a  quantity  of  stock 
during  the  dull  season,  hence  the  demand. 
The  firm  announce  "  that  they  are  handling 
a  new  milk-can  gauge,  which  is  being  sold 
for  the  first  time  in  Canada,  one  of  its  many 
improvements  over  their  old  style  being, 
that  in  place  of  g  ass  they  use  mica,  which 
is  unbreakable." 

The  B.  Greening  Wire  Co.,  Ltd.,  Hamil- 
ton, have  issued  an  attractive  calendar  for 
1894.  It  combines  all  the  good  points  of 
their  1893  calendar,  and  is  much  improved 
by  being  printed  in  four  colors  instead  of 
three,  as  last  year.  The  blank  spaces  are 
all  filled  with  cuts  of  the  principal  lines 
manufactured  by  the  firm,  namely:  wire  cloth 
by  steam  power,  of  all  grades,  from  the 
heaviest  mining  cloth  to  light  window  screen 
cloth  ;  wire  ropes  of  all  kinds,  such  as  are 
used  for  mining  purposes,  transmission 
power  ropes,  etc.     Cuts  also  show  the  differ- 


ent sizes  of  sheet  metal  perforations  for  dif- 
ferent purposes,  bank  railings,  foundry  sup- 
plies, and  flower  stands.  Various  other 
lines  are  illustrated  by  this  ingenious 
method  of  utilizing  the  blank  spaces.  On 
the  back  of  the  calendar  are  given  a  number 
of  interesting  tables  for  re'erence.  The 
firm  was  induced  to  issue  the  calendar  this 
year  by  the  many  very  complimentary  re- 
marks on  that  of  1893,  and  the  general  de- 
sire of  its  friends  that  one  should  be  issued 
for  1894.  The  Greening  Wire  Cloth  Com- 
pany are  certainly  to  be  congratulated  on 
their  ingenuity  and  enterprise. 

The  Toronto  Silver  Plate  Co.  are  manu- 
facturing to  order  for  shipment  to  Winnipeg 
seven  curling  trophies,  six  of  electro-plate 
and  one  of  sterling  silver.  These  are  no 
doubt  to  be  competed  for  at  the  coming 
bonspiel,  which  commences  on  the  13th. 


NEW   YORK    MARKETS. 

New  York,  Jan.  26th,  1894. 

Pig  Tin — Speculation  fails  to  become  at 
all  active,  and  the  ordinary  trade  demand  is 
backward  for  the  season,  making  in  all  a 
stupid  condition  of  affairs,  the  outcome  of 
which  is  extremely  problematical.  It  was  no 
difficult  matter  to  purchase  10-ton  lots  at 
20c.  for  prompt  or  current  month  delivery. 
February  could  also  have  been  secured  at 
the  same  price  and  March  at  a  shade  less, 
while  distant  futures  were  offered  consider- 
able lower,  or  at  iq%c.  for  June,  19c.  for 
September,  and  i8j£c.  for  November,  with- 
out arousing  the  slightest  interest. 

Copper — There  was  no  sign  of  improve- 
ment in  the  demand  from  any  quarter.  Brass 
manufacturers  and  other  home  consumers 
are  more  actively  employed,  but  deliveries 
on  old  contracts  meet  current  wants  to  a 
great  extent  and  new  purchases  are  of  strict- 
ly retail  character.  In  the  export  line  there 
is  also  a  lack  of  movement,  outside  of  ship- 
ments on  old  orders.  The  offering  is  not 
remarkably  urgent,  yet  sufficient  to  keep 
prices  low  and  irregular.  The  popular 
quotations  are  10;.  for  Lake  Superior  ingot, 
9*A  to  9^c.  for  electrolytic,  and  9X  to  g}ic 
tor  ordinary  casting  stock. 

Pig  Lead— Dealings  were  on  a  very 
moderate  scale  and  the  demand  was  without 
sign  of  any  improvement.  Bids  were  made 
of  3  15c.  on  moderate  quantities,  but  prompt 
and  future  deliveries,  which  were  freely 
offered  at  3.20c,  found  very  few  takers.  The 
market  thus  remains  in  practically  the  same 
form  as  it  was  a  week  ago,  with  the  under- 
tone soft.  St.  Louis  wire  to  the  Metal  Ex- 
change quoted  3c.  London  cable  was 
£g  7s.  6d.  for  soft  Spanish. 

Spelter — Western  brands  are  still  quot- 
ed at  3.50  to  3  55c.  delivered  here  or  at  com- 
mon point,  and  the  market  remains  dull  as 
well  as  rather  weak  in  the  absence  of  stimu- 
lating advices  from  any  quarter.  Sales  here 
rarely  involve  more  than  single  carload  lots, 
and  are  extremely  few.  St.  Louis  wire  to 
the  Metal  Exchange  was  3.30c.  London 
cable  quoted  ^16  6s.  3d.  for  good  merchant 
brands. 

Antimony — Of  jobbing  parcels  there  is  a 
fair  movement,  and  prices  remain  steady  at 
gx/%  to9^c.  for  Hallett's  and  10  to  io#c.  for 
Cookson's. 


Tin  Plate — The  volume  of  business  con- 
tinues moderate,  and  there  is  no  improve- 
ment in  the  demand  for  either  spot  goods  or 
future  deliveries.  Prices  are  still  uneven 
and  rather  soft,  but  show  no  radical  change. 

Iron  and  Steel — There  were  no  dis- 
tinctly new  features  in  any  branch  of  the 
market.  For  some  lines  of  heavy  material 
very  good  inquiries  were  reported,  but  com- 
petition continues  very  keen  all  along  the 
line,  and  where  trades  of  any  considerable 
volume  go  through  the  prices  are  invariably 
low.  The  lighter  manufactured  goods  and 
crude  material  generally  move  out  in  per- 
functory manner  only,  chiefly  at  about  the 
prices  that  have  tuled  for  a  week  or  ten  days 
past. 


AN  IMPORTANT  CHANGE. 

The  Aspinwalls  Enamel  (Ltd.),  New 
Cross,  London,  S.E.,  until  lately  repre- 
sented by  I.  H.  Hanson,  Montreal,  have 
appo;nted  the  well-known  paint  and  varnish 
house  of  Walter  H.  Cottingham  &  Co., 
Montreal,  their  sole  agents  for  the  Domin- 
ion of  Canada.  A  complete  stock  of  all 
Aspinwall's  celebrated  goods  will  be  car- 
ried by  Cottingham  &  Co.,  and  prices  will 
rule  the  same  as  heretofore.  "Aspinwall's 
Enamel"  has  a  world-wide  tame,  and  in  the 
hands  of  such  an  active  firm  as  Walter  H. 
Cottingham  &  Co.  should  enjoy  a  large 
trade  in  this  country. 


TEST  OF  WIRE  GLASS. 

At  Newark,  a  few  days  ago,  according  to 
Metal  Worker,  an  interesting  test  was 
made  of  wire  glass  by  C.  S.  Weber  &  Co. 
In  one  side  of  a  brick  building,7  by  4^  feet 
inside,  and  10  feet  high,  was  inserted  a  win- 
dow consisting  of  a  single  pane  of  wire 
glass,  20  by  84  inches.  In  the  second  side 
was  a  window  28  by  84  inches,  and  composed 
of  three  panes,  supported  at  their  meeting 
edges  by  iron  bars.  The  third  window  was 
34  by  84  inches,  and  composed  of  four  panes 
whose  meeting  edges  were  unprotected. 
The  roof  of  the  building  was  of  sh^et  iron 
having  a  hole  in  the  centre.  In  the  fourth 
side  of  the  building  was  a  small  door.  An 
intensely  hot  fire  of  tar  barrels  was  started 
within  the  structure,  and  in  a  short  time  the 
glass  was  red  hot,  when  a  stream  of  water 
was  thrown  on  the  three  windows.  The  glass 
cracked  in  every  direction,  but  in  no  case 
did  a  piece  fall  out,  the  network  of  wire  in 
the  glass  preventing  this.  Neither  was  there 
any  indication  of  warping.  The  test  was  an 
unusually  severe  one,  and  demonstrated  that 
fine  wire,  embedded  in  the  glass,  perfectly 
serves  the  purpose  of  holding  the  glass  in 
position  under  the  most  trying  circum- 
stances, and  when  it  is  broken  in  every  part. 


Painchaud,  Squire  &  Co.,  of  Montreal,  in 
order  to  meet  the  demands  of  their  in- 
creasing business  as  importers  of  European 
hardware,  have  decided  to  open  a  branch  in 
Antwerp,  Belgium.  Mr.  J.  A.  Painchaud 
and  Mrs.  Painchaud  will  sail  from  Halifax 
on  the  27th  inst.  per  steamship  Labrador 
en  route  for  Antwerp,  where  they  will  reside 
in  future. 
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You  Lose  More  Than  We  Do 


If  you  do  not  buy  a  copy 
of  "  Ideas  for  Hard- 
ware Merchants "  at  50 
cents 


JUST  HALF  PRICE 


Starting  a  Hardware  Store. 

What  Hardware  Dealers  May  Sell. 

System  in  the  Store. 

The  Holiday  Trade  in  Hardware. 

The  Parable  of  a  Foolish  Trader. 

More  About  Advertising. 

The  Value  of  Price  Lists. 


CONTENTS: 

Behind  the  Desk. 
Ratio  of  Stock  Expenses  to  Sales. 
The  Use  of  a  Store  Window. 
The  Successful  Merchant. 
Cordiality  Between  Competitors. 
The  Commercial  Value  of  a  Smile. 
Books  for  Hardware  Men. 


Hints  about  Inventing. 
Retail  Advertising. 
John  Jones,  Jr. 
Business  Education. 
The  Other  Half. 
Cash  or  Credit  ? 

Etc.,  Etc.,  Etc. 


On  receipt  of  Fifty  Cents  this  valuable  work  will  be  forwarded  you, 
postage  prepaid.     Edition  limited. 


The  J.  B.  McLean  Publishing  Co. 

10  Front  Street  East 

Toronto, 
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COSTLY  ADVERTISING   MISTAKES. 

OLIVER  WENDELL  HOLMES 
says,  "When  you  have  got  anything 
to  say,  say  it."  I  want  to  lay  bare 
in  this  article  experiences  which  cost  friends 
of  mine  about  three  hundred  thousand  dol- 
lars— good  money  that  was  lost,  stolen  or 
strayed  at  the  World's  Fair,  Columbian, 
Chicago  Exposition. 

In  the  summer  of  1892  I  noticed  that  G. 
A.  Sykes,  in  Printers'  Ink,  vehemently  pro- 
tested against  heavy  expenditures  at  the  fair. 
He  said  in  his  vigorous  manner  that  a  dis- 
play there  would  be  like  dropping  a  spoonful 
of  ink  into  the  Atlantic,  hoping  thereby  to 
color  the  ocean  black  He  then  went  on  to 
give  the  names  of  advertisers  who  had  tried 
London,  Vienna,  and  Paris  Expositions,  as 
well  as  experimenters  at  the  American  In- 
stitute Fair,  and  a  singular  unanimity  pre- 
vailed that  exposition  advertising  was  all 
vanity  and  vexation  of  spirit. 

However,  the  Columbian  Exposition  was 
on  so  grand  a  scale,  and  had  attracted  so 
much  attention,  that  advertisers  plunged  in 
medias  res,  often  against  their  better  judg- 
ment. Let  us  hear  a  few  of  these  costly 
denunciations  against  needle-in-a-haystack 
advertising.  t 

One  of  the  daintiest  and  most  beautiful 
exhibits  was  that  of  Rochester  Lamp  Co. 
Here  is  what  a  representative  of  that  firm 
said  to  me  :  "  We  feel  disappointed  and  dis- 
gusted over  the  money  we  wasted  at  the  fair. 
Our  display  cost  us  fifty  thousand  dollars, 
and  we  might  as  well  have  dropped  the 
money  into  the  East  River.  The  amount  of 
money  spent  in  newspaper  advertising  would 
have  brought  us  magnificent  results.  As  it 
is,  our  newspaper  appropriation  will  be  un- 
usually small,  and  we  shall  regret  it  all  the 
winter." 

The  Edward  Ellsworth  Co.  intended  to 
make  a  splurge  with  H-O,  and  Sweet  Clover 
flour.  Their  experience  with  food  shows, 
etc.,  had  made  the  members  cautious,  and 
upon  visiting  the  Windy  City,  prior  to  the 
opening  of  the  show,  they  decided  to  step 
out  of  it.  Subsequent  events  proved  the 
wisdom  of  this  retrograde  movement,  and 
there  are  large,  solid  chunks  of  satisfaction 
in  their  Park  Place  offices  now. 

Tobaccos  were  not  too  heavily  represent- 
ed, but  even  so,  those  that  weredid  not  show 
conspicuously  in  the  seething  hodge-podge. 
In  fact,  none  of  the  exhibits  were  able  to 
compete  with  the  Midway  Plaisance.  Mr. 
J.  W.  Surbrug  exhibited  his  Golden  Sceptre 
tobacco  at  a  vast  amount  of  trouble  and  ex- 
pense, but  now  regrets  the  time  that  was 
money  and  the  money  that  was  time.  "  It 
was  a  big  mistake,"  he  told  me,  "  and  a 
pretty  expensive  one,  but  it's  of  no  use  cry- 
ing over  spilt  milk.  Legitimate  advertising 
pays  me  well,  and  hereafter  I  shall  stick  to 
the  legitimate." 

Messrs.  Bernheim  Bros.,  of  Louisville, 
Ky.,  exhibited  their  celebrated  "  I.  W.  Har- 


per," Nelson  county,  Ky.,  whiskey,  with  a 
most  picturesque  and  effective  log-cabin 
disp'ay.  While  the  whiskey  gained  adver- 
tising doubtless,  it  by  no  means  compensat- 
ed for  the  outlay  of  time  and  money. 

One  of  the  Wyckoff,  Seamans  &  Benedict 
firm  said,  "  If  we  had  depended  upon  our 
exhibit  at  the  Fair  to  advertise  the  Reming- 
ton type-writer,  we  should  have  been  hope- 
lessly disappointed.  The  returns  and  pub- 
licity would  have  been  almost  nil.  We  work- 
ed several  schemes,  for  all  that  was  in  them, 
and  we  think — we  think,  mind  you — that  we 
may  have  returns,  direct  and  indirect,  some- 
what commensurate  with  the  heavy  expense 
incurred.  We  had  Remington  machines  all 
over  the  Fair.  The  Indian  girl,  trained  as 
a  stenographer,  operated  a  Remington,  and 
the  blind  asylum  exhibit  of  the  State  of 
Illinois  used  our  machines,  and  soon.  Then 
we  gave  away  maps  of  the  grounds  and 
other  things.  If  there  be  any  good  or  any 
virtue  in  Exposition  advertising,  it  is  ac- 
quired by  supplementing  proceedings." 

Many  manufacturers  took  floor  spaces, 
hoping  to  gain  awards  of  merit,  and  adver- 
tise this  fact,  but  even  this  ray  of  hope  has 
been  cut  off,  for  all  exhibits,  irrespective  of 
age,  sex,  or  previous  condition  of  servitude, 
have  been  rewarded.  Thus  the  awards  have 
been  rendered  valueless,  and  many,  very 
many  of  the  large  firms  formally  withdrawn 
from  the  "prize  contest,"  refusing  to  be  sub- 
jected to  the  ignominy  of  an  "  all  prizes  and 
no  blanks  "  system,  for  the  small  fry  are  put 
on  an  equality  with  the  large  exhibitors,  and 
the  first  made  last  and  the  last  first.  Be- 
sides this,  a  Chicago  friend  writes  me  that 
two  of  the  judges  have  been  convicted  of 
offering  to  regulate  the  calibre  of  the  awards 
according  to  the  consideration  received. 
This  "quid  pro  quo"  offer  is  the  unkindest 
cut  of  all. 

The  Joseph  Dixon  Crucible  Co.,  the  Eisner 
&  Mendelson  Co.,  and  the  Bovmine  people 
are  other  regretful  exhibitors,  and  the  list  can 
be  made  as  large  as'an  Englishman's  opinion 
of  himself,  besides  which,  every  branch  of 
industry  comes  in,  from  whiskey  to  shoes  ; 
medicines  to  hymn  books. 

Even  the  advertiser  who  gave  large  con- 
tracts for  sign  advertising  are  dissatisfied. 
It  is  just  as  easy  to  count  the  stars  as  to  re- 
member any  one  particular  thing  among  the 
jumble  and  confusion  of  the  fair.  C.  S. 
Houghtahng,  the  New  York  sign  painter,  re- 
marked in  this  connection,  "  I  refused  to  do 
any  sign-painting  in  or  near  Chicago  last 
winter  and  spring  for  it  was  so  overdone.  I 
wouldn't  rob  advertisers  red-handed  in  this 
way."  Now  that  Chicago  is  about  to  return 
to  its  pre-exposition  oblivion  these  signs  will 
be  worth  less  than  ever,  which  points  the 
moral  that  one  loaf  for  three  hundred  people 
is  neither  "  grateful  or  comforting." 

There  is  an  important  lesson  to  be  derived 
from  these  costly  experiences.  The  road 
to  expositions  is  paved  with  good  dollars, 
and  circulars  are  already  being  sent  broad- 


cast from  other  cities  and  states  where  fairs 
are  about  to  be  perpetrated,  and  manufac- 
turers are  being  given  unparalleled  and  un- 
precedented opportunities  to  "  advertise." 

I  don't  know  any  more   fitting    finale   to 
this  little  article  than  old  Commodore  Van- 

derbilt's  utterance  :    "  Any  d fool   can 

make  money,  but  it  takes  a  smart  man  to 
keep  it." — Cecil  W.  Patton  in  The  Adver- 
tiser's Review. 


THE  WOOL  TRADE. 

HOLDERS  of  Canadian  fleeces  are  be- 
coming more  confident.  They  be- 
lieve that  the  Wilson  Bill  is  bound  to 
become  law,  and  that  wool  will  soon  be  im- 
ported free  into  the  United  States.  They 
do  not  seem  to  count  on  the  fact  that  as 
soon  as  the  Wilson  Bill  is  passed  the  price 
of  wool  in  the  States  will  drop.  They  seem- 
ingly count  on  the  American  buyers  going 
on  and  paying  usual  prices.  This  they  will 
not  do ;  they  know  how  to  bear  a  market. 

In  December,  American  wool  was  offered 
in  Montreal  and  Toronto,  scoured  Texas 
being  procurable  at  26  or  27  cents.  The 
Americans  cannot  use  all  their  own  wool, 
let  alone  take  in  the  great  quantity  which 
will  be  offered  them  when  the  Wilson  Bill 
passes. 

Then  look  at  this  report  given  out  in  Bos- 
ton on  December  30th : 

"  The  wool  shorn  in  the  United  States  in 
1893  and  grown  in  1892  amounts  to  299,- 
700,000  pounds.  The  wool  pulled  from 
slaughtered  sheep  amounts  to  64,000,000 
pounds.  There  has  been  an  increase  of  40 
per  cent,  in  the  slaughter  of  sheep  during 
the  year  1893. 

"The  total  yield  of  wool  is  364,156,666 
pounds,  the  largest  American  clip  ever 
raised.  The  next  largest,  in  1883,  was  337,- 
500,000  pounds,  as  estimated  by  James 
Lynch,  of  New  York,  at  that  time  the  ac- 
cepted trade  statistician. 

"The  stock  of  domestic  wool  unsold  on 
hand  in  the  United  States  to-day  is  106,362,, 
000  pounds,  against  68,354,000  pounds  at 
this  time  last  year.  The  stock  of  foreign 
wool  unsold  on  hand  at  the  Eastern  seaboard 
is  23,572,500  pounds,  against  18,388,875 
pounds  at  this  time  last  year.  Prices  of  wool 
have  fallen,  on  the  average,  one-third  since 
last  March." 

That  is,  the  clip  of  '93  was  the  largest  on  , 
record,  but  the  stock  of  wool  on  hand  on 
December  30th  was  nearly  40,000,000  larger 
than  at  the  same  time  last  year.  This  wil 
be  forced  on  the  market  as  soon  as  the  Wil- 
son bill  is  a  certainty,  and  the  result  will  be 
falling  prices. 

The  Canadian  trade  has  been  very  quiet 
during  the  past  month,  very  little  demand 
has  been  experienced  for  any  class  of  wool. 
Greasy  Cape  has  been  moving  a  little  at  14c. 
to  16c;  Canadian  fleece  is  being  held  at 
18c.  to  2oc. ;  B.A.  scoured  has  been  moved 
at  small  quantities  at  from  30c.  to  35c; 
British  Columbia  offered  at  uc.  to  I2j£c. 
with  little  demand  ;  Northwest  moderate  at 
uc.  to  14c.  as  to  grade. 
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H.  Boker  &  Co. 

ARE   FAMOUS   FOB  THEIR 
FINE   QUALITY 

RAZORS,  SCISSORS, 

AND 

POCKET  CUTLERY 


TRADE 


MARK. 


(TREE   BRAND) 


f 

EE  BRAI 

For  Sale  bj  Leading  Wholesale  Houses. 

SOLDER. 

Half-and-Half  Solder. 
Plumber's  Solder. 

Refined  Metal  Solder. 
Triangular  Solder. 


We  guarantee  all  OUR  GOODS!     If  found 
unsatisfactory  oan  be  returned  at  our  expense. 


Toronto  Smelting /Refining  Woms 

92  and  94  Queen  St.  E.,  TORONTO. 

MIXED  PAINTS 


The 

Unicorn 

Brand 


TRADE    MARK 

Has  now  the  leading  reputation  for  purity 
and  durability  in  Canada. 
They  are  sold  all  over  the  Dominion. 
Manufactured  only  by 

A.  RAMSAY  &  SON,  MONTREAL 

ESTABLISHED  1842. 


Canada  lion  Furnace  Co,,  Lid. 

Manufacturers  of 

CHARCOAL   PIG   IRON 

MONTREAL. 


brand  "0.  |.  F."  THREE  RIVERS 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO.  E.  DRUMMOND, 


the  "JERSEY"    Butter    Mould, 


Made  in  following  sizes  : 
.'4  lb.  y2  lb.  i  lb.  2  lbs. 

This   mould  is  by  all   odds  (he   most   satisfactory  in  every 
respect  on  the   market. 

The  square   shape  is  the  most    convenient   form   in  which 
butter  can  be  put  up,  both  for  packing  and  table  use. 

By  means  of  the  Screws  at  the  top  the   size  of  the  Mould 
is  adjustable,  and  exact  weight  can  be  arrived  at. 

The  Handle  and  Print  are  practically  fastened  to  the  Mould, 
and  still  easily  removed  for  cleaning  purposes. 

We  use  only  the  very  best  selected  white  maple,  thoroughly 
seasoned. 

Prices  Quoted  on  Application. 


Manufactured  by 


gh:s.  boegkh  &  sons, 


TORONTO,    ONT. 


TO   THE    TRADE 


Targets. 


We  control  the  sale 
of  the  famous 


..    Hamilton.  Blue  Rock 
and  Expert  Traps 


Send  for  samples  and  get  our  prices.     Targets  well  packed  and  no 
second  handling.     Shipped  direct  from  factory  in  Hamilton. 


THE  BOWMAN  HARDWARE  and  SPORTING  GOODS  GO. 

HAMILTON,    ONT. 


BLACK 
DIAMOND 


FILE 
WORKS, 


Managing  Director  and  Treasurer 


21   Richmond  St.,  Philadelphia,  Pa. 

Gr.  &  HI.   BJ^HnSTETT, 

MANUFACTURERS  OF 

Mill  Sawfiles  with  two.Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  _  _  Lightning  Sawfiles. 

EVERY  OTHER    DESCRIPTION  OF  SAW   FILES. 
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Tempered  Steel 
Wire  Trace  Chains 


A  pair  of  these  trace  chains 
.  .  have  a  breaking  strain  of 


HftKS* 


4,500  LBS. 

PRICES  REDUCED  FOR  1894. 

The  B.  Greening  Wire  Co.,  Ltd.,  Hamilton,  Canada. 


WRITE     FOR    CATALOGUE. 


BUSINESS  CHANGES. 

DIFFICULTIES,  ASSIGNMENTS.COMPROMISES. 

J.  E.  Lewis  &  Freres,  plumbers,  Montreal, 
have  assigned. 

Adnen  Belanger,  blacksmith,  Rigaud, 
Que.,  has  assigned. 

Andrew  Somerville,  banker,  Huntingdon, 
Que.,  has  assigned. 

John  Bond,  general  merchant,  Aurora,  is 
asking  an  extension. 

Noble  &  Co.,  picture  frame  manufacturers, 
Toronto,  have  assigned. 

J.  L.  Loggie,  tinsmith,  Napanee,  has  as- 
signed to  O.  T.  Pruys. 

Appel  &  Kratzenmier,  general  merchants, 
of  New  Hamburg,  have  assigned. 

James  W.  Day,  general  merchant,  Parrs- 
boro',  N.S.,  is  asking  an  extension. 

Mackay  &  Co.,  general  merchants,  Rat 
Portage,  are  asking  an  extension. 

Robert  Buchey,  blacksmith,  Walkerton, 
has  assigned  to  Robert  Millions. 

Mrs.  C.  A.  Ringrose,  general  store,  Ren- 
frew, is  trying  to  compromise  at  25c.  on  the 
dollar. 

The  bailiff  is  in  possession  of  the  premises 
of  Toseph  Adamson,  builders'  supplies  and 
elevator. 

James  McCauley,  general  storekeeper, 
Mississagua  River,  has  assigned  to  E.  M. 
Hopkins. 

Mrs.  J.  W.  Whitman,  general  merchant, 
Emerson,  Man.,  is  offering  to  compromise 
at  50c.  on  the  dollar. 

Albert  Vipond,  general  merchant,  Hud- 
son, Que.,  and  Vars,  Ont.,  hr.s  compromised 
at  60c.  on  the  dollar. 

Robinson  &  McKnight,  general  merchants, 
Nmga,  Man.,  is  asking  an  extension.  E.  S. 
Shearer,  general  merchant,  Rownthwaite, 
Man.,  has  obtained  the  desideratum. 

The  Sylrevest  Manufacturing  Co., of  Lind- 
say, has  been  granted  an  extension  for  two 
years,  but  it  is  said  to  be  with  the  stipula- 
tion that  cash  must  be  paid  for  all  goods 
purchased  in  the  meantime. 

R.  B.  Morison,  general  storekeeper,  of 
Morriston,  has  handed  over  his  estate  to  Mr. 
W.  H.  Ayles,  bookkeeper  of  John  Macdon- 
ald  &  Co.,  for  the  benefit  of  his  creditors. 
A  rough  estimate  of  the  assets  and  liabili- 
ties places  them  both  on  a  parity  at  about 
$6,100. 


PARTNERSHIPS    FORMED    AND    DISSOLVED. 

John  Carswell,  general  merchant,  Doug- 
lass, Man.,  has  assigned. 

Brown,  Adkins  &  Co.,  general  merchants, 
Rapid  City,  Man.,  have  dissolved. 

Henry  &  Hambly,  hardware,  Drayton, 
have  dissolved.     J.  R.  Hambly  continues. 

King,  Leakey  &  Co.,  general  store  and 
tobaccos,  Calgary,  have  dissolved.  Mr. 
Leakey  continues. 

A.  T.  Graham  &  Co.,  foundry,  New  Glas- 
gow, N.S.,  have  dissolved,  dissolution  dating 
from  June  20,  1893. 

James  Hillis,  foundry,  Halifax,  has  ad- 
mitted F.  D.  Hillis  a  partner.  J.  Hillis  & 
Son  is  the  style  of  the  new  firm. 

A  partnership  has  been  formed  in  Mont- 
real by  Victor  and  Joseph  F.  Lemieux,  under 
the  style  of  N.  Lemieux  &  Co.,  hardware 
merchants. 

The  Montreal  Woven  Wire  Fence  Co., 
Montreal,  have  dissolved,  and  a  new  part- 
nership has  been'formed  composed  ofEucha- 
nste  Hamond  and  Hercule  Pernn,  but  style 
is  unchanged. 

SALES   MADE  AND   PENDING. 

L.  G.  Burns  &  Co.,  plumbers,  Victoria, 
B.C„  are  advertising  their  stock  for  sale. 

The  effects  of  Reed  &  Currie,  of  the  Iron 
Works  Co.,  New  Westminster,  are  adver- 
tised for  sale. 

The  general  stock  of  the  estate  of  P.  Mur- 
ray, Indian  Head,  Man.,  is  advertised  for 
sale  by  tender. 

The  general  stock  of  Mr.  R.  J.  McLaugh- 
lin, Wallaceburg,  is  to  be  sold  by  auction 
on  the  29th  inst. 

The  stock  of  Arsene  Crepeau,  general 
merchant,  Walton,  Que.,  has  been  sold  at 
So)4c.  on  the  dollar. 

The  general  stock  of  McLean,  Kingsbury 
&  Irwin,  Montreal,  has  been  sold  at  50c  on 
the  dollar.  J.  D.  Calborne  was  the  pur- 
chaser. 

CHANGES. 

L.  E.  Morlock,  furniture,  Mount  Forest, 
has  sold  out  to  Albert  Welton. 

R.  J.  Dook,  hardware  merchant,  Milbrook, 
has  sold  out  to  Johnston  &  Fair. 

McDowall  &  Co.,  sporting  supplies,  To- 
ronto, have  sold  out  to  R.  A.  McCready. 

C.  R.  Banting,  general  store  and  lumber, 


Methven,  Man.,   has    sold    out    to   Fox   & 
Huggs. 

The  firm  name  of  J.  E.  Moore  &  Co.,  nail 
manufacturers,  St.  John,  N.B.,  has  been 
changed  to  Moore  &  Co. 

FIRES. 

The  stock  of  H.  L.  Elliott,  general  mer- 
chant, Melita,  Man  ,  has  been  damaged  by 
fire ;  fully  insured. 

Murrays  &  Mulligan,  general  merchants, 
Chapleau,  Ont.,  have  been  burned  out.  W. 
P.  McNeil's,  implement  factory,  New  Glas- 
gow, N.  S.,  has  been  burned  out.  In  addi- 
tion to  the  main  building  several  outbuild- 
ings were  entirely  consumed.  The  firm 
manufactured  ploughs,  harrows,and  also  car- 
ried on  general  foundry  business.  The  stock 
on  hand  was  burned,  and  the  total  loss  will 
be  over  $6,000.  There  is  no  insurance.  The 
firm  allowed  their  insurance  to  expire  the 
first  of  the  year  on  account  of  the  increase  in 
rates. 

DEATHS. 

Hanford  Wothampton,  general  merchant, 
Bloomfield,  N.B  ,  is  dead. 


John  E.  Dingman,  of  Winnipeg,  has  been 
in  Toronto  the  past  week. 
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Have  you  one  of  our  SAFES? 

If  not,  to  be  properly  equipped,  you  ought  to  have  one.  Send  us  a  card, 
and  we  will  have  one  of  our  travellers  call  and  explain  the  Superior 
advantages  of  our  style  of  manufacture. 


TORONTO    SAFE    WORKS 

145  &.   147  FRONT  ST.  EAST 

TORONTO 

Thomas  West.  Robert  McClain. 


J.  &  J.  Taylor 


^obate  ^    JOSEPH  RODGERS  &  SONS,  *■»* 

*^W^  MANUFACTURERS    OP 

^P  Pocket  and  Table  Cutlery,  Scissors,  Razors,  Erasers,  Etc. 

These    goods    have    fully    maintained    their    reputation    as    the    best    cutlery    in    the    world    for    over 

ONE    HUNDRED   AND  FIFTY   YEARS. 

Any  Infringements  of  our  Name  and  Corporate  Mark  will  be  promptly  prosecuted. 

Sole  Agents  for  Canada, 

JAMES  HUTTON  &  CO.,  -  -  Montreal 


M 


ard  Wear  Paper 


FOR- 


Hardware  Men 

Manillas,  Brown  Wrapping, 
Hardware  Manilla  .   .   . 
Leather  Manilla,  Etc.,  Etc. 


PAPE$ 


We  can  supply  Paper  of  all  Grades,  in  any  size  or  weight, 
at  the  best  prices  and  most  favorable  terms.  Write  us 
for  samples  and  quotations. 


TORONTO  BRANCH  :  29  Front  St.  West. 
MONTREAL  BRANCH  :  318  St.  James  St. 


THE 


E.  B.  EDDY  CO.,  Hull,  Canada 
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SEASONABLE  WINDOW  DRESSING. 

THE  hardware  trade  is  now  passing 
through  that  dull  time  that  always  is 
felt  between  seasons,  and  during  this 
short  month  or  more  of  comparative  inac- 
tivity the  retail  merchant  will  do  well  to 
consider  how  he  may  best  advertise  and 
draw  attention  to  the  various  new  lines  that 
he  intends  carrying  for  the  spring  trade. 

A  neatly-worded  advertisement  in  the 
local  daily  paper  will  have  good  effect,  and 
will  do  much  to  bring  your  name  and  busi- 
ness before  the  public.  Let  your  advertise- 
ment be  crisp  and  to  the  point.  The  public 
at  lar^e  do  not,  as  a  rule,  peruse  to  any 
great  length  the  advertising  columns,  but 
one  that  is  neatly  worded,  with  a  spice  of 
originality  about  it,  seldom  fails  to  catch  the 
eye, 

The  days  have  gone  by  when  a  merchant 
could  lay  on  his  oars  and  say:  "  We  are  an 
old  and  reliable  firm.  Every  one  knows  us, 
and  there  is  no  need  of  our  going  out  of  our 
way  to  draw  trade."  In  these  days  of  rapid 
transportation,  and  in  a  comparatively  new 
country  like  Canada,  where  competition  is 
keen  and  the  inhabitants  of  different  towns 
and  cities  are  continually  coming  and  going, 
the  merchant  has  need  of  using  every  legiti- 
mate device  to  keep  his  name  before  the 
public  and  draw  its  attention  to  his  wares. 

One  of  the  most  important  factors  for 
drawing  trade  is  the  show  window.  Ap- 
pearance goes  a  long  way.  The  merchant 
is  judged  to  a  great  extent  by  his  windows, 
and  though  you  may  spend  large  amounts 
in  other  ways  of  advertising,  neatness  and 
originality  in  window  dressing  should  never 
be  neglected.  It  is  the  most  effective  and 
the  least  expensive  way  of  drawing  the 
attention  of  the  public.  Neatness,  taste, 
originality,  and  enterprise  are  always  appre- 
ciated, and  to  succeed  in  business  a  man 
needs  to  be  up  to  the  times.  The  window 
that  presents  the  same  appearance  month 
after  month  has  no  charm  to  the  hundreds 
of  people  who  daily  pass  your  store,  of  whom 
a  large  percentage  are  in  need  of  some  of 
the  seasonable  articles  that  you  keep  in 
stock.  Care  should  be  taken  that  your  win- 
dow display  be  suitable  to  the  season,  and  a 
periodical  change  in  it  will  invariably  draw 
the  attention  of  customers  to  your  store,  which 
otherwise  would  have  gone  elsewhere.  The 
writer  once  heard  a  fakir,  who  was  sell- 
ing crockery,  shout:  "Let  your  eye  be 
your  witness,  and  your  pocket  your  guide." 
To  reach  the  pocket  of  the  prospective 
purchaser  you  must  exhibit  your  wares  so  as 
to  please  his  eye,  so  you  will  find  that  in 
nearly  all  cases  the  good  results  you  obtained 
from  window  dressing  will  be  in  proportion 
with  the  amount  of  skill,  originality,  and 
taste  used. 

A  Toronto  merchant,  who  takes  a  great 
interest  in  his  window,  talking  to  a  Hard- 
ware reporter,  said  :  "  I  could  sit  at  that 
desk  in  the  back  of  the  store  and  tell  by  the 


amount  of  purchases  made  whether  the  win- 
dow display  had  been  changed  this  week." 
An  important  lesson  that  a  great  many 
of  the  retail  hardware  merchants  have  yet  to 
learn,  is  the  great  value  of  this  means  of 
drawing  trade,  and  the  most  advantageous 
and  effective  way  of  displaying  their  goods. 
To  display  goods  properly  is  an  art. 

There  are  many  fetching  ways  of  arrang- 
ing goods,  which  dealers  might  well  study 
during  this  dull  season  with  profit  to  them- 
selves. The  early  spring  is  the  season, 
when  the  paint  and  color  trade  commences, 
and  now  is  the  time  for  the  hardware  man 
who  thinks  of  carrying  this  line  to  begin  to 
look  about  him,  in  order  to  be  ready  when 
the  season  commences.  Paint  brushes,  too, 
will  soon  be  in  demand,  and  the  glass  trade 
will  shortly  be  waking  up.  Gas  ranges,  oil, 
and  gasoline  stoves  and  fixtures,  lawn  mow- 
ers and  sprinklers,  etc.,  will  follow.  All 
these  articles  in  turn  should  find  a  place  in 
the  window. 


A  RETROSPECTIVE   VIEW  OF  TIN. 

THE  course  of  the  market  during  the 
first  six  months  of  the  past  year,  says 
French  &  Smith's  London  Circular, 
proved  a  great  disappointment  to  holders  of 
tin.  The  value  of  foreign  in  January,  1893, 
was  £91  ios.,  and  a  general  belief  was  cur- 
rent that,  if  an  impost  of  4  cents  per  lb.  was 
enforced  on  American  imports  on  the  1st  of 
July,  as  in  accordance  with  clause  of  the 
McKinley  Tariff  bill,  there  would  be  such 
desire  to  hold  a  large  stock  in  New  York 
that  stocks  here  would  be  leftjbare,and  prices 
rise  accordingly.  During  March  and  April 
prices  of  cash  lots  rose  to  ,£95  ios.,  while 
there  were  sellers  of  forward  delivery  at  £2 
to  £4  per  ton  backwardation.  All  arrivals 
in  London  from  the  East  were  transhipped 
to  America,  and  values  fluctuated  rather 
wildly,  according  to  opinion  as  to  the  en- 
forcement or  repeal  of  the  duty.  During 
May  it  became  apparent  that,  owing  to  the 
financial  situation  in  New  York,  there  would 
be  inability  to  make  further  shipments,  and, 
therefore,  at  the  very  critical  moment  when 
the  shipment  of  a  few  more  hundred  tons 
would  have  brought  about  a  pinch  here,  the 
demand  ceased,  followed  by  realization  on 
this  side.  The  law  came  into  force  on  the 
1st  of  July.  America  held  a  st  ck  of  over 
10,000  tons,  and  the  London  spot  stock  was 
reduced  to  under  2,000  tons.  Value  had 
fallen  to  ,£82  per  ton.  During  the  past  six 
months  the  tendency  of  prices,  with  some 
occasional  spurts,  has  been  downwards  with 
accumulation  of  stock  in  London. 

The  most  conspicuous  feature  in  the  trade 
during  the  year  is  the  heavy  increase  in  the 
Straits  production,  amounting  to  i6>£  per 
cent,  over  last  year,  or  27  per  cent,  over 
1892.  The  greater  part  of  this  excess  his 
been  absorbed  by  increased  shipments  to 
continental  ports,  but  it  is  impossible  to  say 
how  far  this  quantity  represents  consump- 


tion, as  no  record  of  stocks  is  kept.  Con- 
sidering the  bad  state  of  trade  all  over  the 
world,  and  for  several  months  a  deadlock  in 
America,  it  is  not  probable  that  there  has 
been  any  large  increase  in  consumption,  but 
rather  that  an  invisible  stock  has  been 
created.  Taking  the  quantity  arrived  on 
the  continent  as  having  gone  into  consump- 
tion, and  estimating  the  American  consump- 
tion at  16,800  tons  for  the  year,  then  supply 
would  show  an  increase  over  demand  of 
1,550  tons. 


RUNNER  SKATING  WITHOUT  ICE. 

Martin  T.  Mead  and  S.  M.  Clemens,  of 
San  Francisco,  are  the  inventors  of  the  new 
substitute  for  ice  for  skating.  They  received 
their  patent  last  Wednesday,  says  the  San 
Francisco  Examiner.  Exactly  what  the  in- 
gredients of  their  compound  are  they  do  not 
choose  to  say,  but  the  body  of  it  is  sulphur. 
There  are  four  other  ingredients.  The  sub- 
stance itself  is  of  a  pliable  and  elastic  char- 
acter. The  surface  is  as  slippery  as  ice,  and, 
though  of  an  oily  smoothness,  will  not  grease 
the  clothing  of  those  who  happen  to  fall 
upon  it.  The  composition  will  be  spread 
over  thin  iron  plates  to  the  depth  of  an  inch. 
These  plates  will  rest  upon  brick  buttresses, 
and  underneath,  throughout  all  the  area,  gas 
jets  will  be  arranged,  fourteen  inches  apart. 
These  will  be  used  for  melting  the  compound 
and  giving  it  a  new  surface  when  the  sur- 
face becomes  roughened.  To  melt  it  will  be 
all  that  is  necessary  to  accomplish  this. 
The  sand  and  dirt  left  from  the  skaters' 
boots  will  sink  in  the  lighter  liquid,  and 
when  the  substance  hardens  again  the  new 
surface  will  be  perfectly  smooth  and  clean. 


SKILLED  ARTISANS. 

One  of  the  lessons  learned  by  these  times 
of  Jepression  is  that  the  unskilled  laborer 
is  the  one  first  to  suffer  and  last  to  be  re- 
lieved, says  The  Carriage  Journal. 

Skill  is  capital  and  next  to  money  it  finds 
its  avenues  for  investment.  True,  when  every- 
thing falls  away  the  skilled  artisan  is  out  of 
employment,  but  this  is  in  no  greater  degree 
than  money  itself  is  affected.  In  Kansa«, 
Dakota,  or  Colorado,  when  in  their  greatest 
depression,  investments  of  money  and  skill 
were  alike  unprofitable, as  a  poor  community 
cannot  enrich  one  of  its  number  to  any  ma-  \ 
terial  degree. 

In  Austria  even  men  of  business  send  their 
sons  to  technical  schools  to  qualify  them  to 
fill  prominent  positions  in  their  business 
houses,  considering  practical  skill  not  only 
necessary  to  the  conduct  of  the  business  but 
a  capital  of  more  certain  avail  than  money. 
On  completing  a  technical  education  at  one 
of  these  schools,  pupils,  it  they  desire  i»,  are 
never  at  a  loss  for  employment.  It  is  to  be 
hoped  that  the  trend  of  the  Americans  in 
this  respect  will  be  toward  the  Austrian 
rather  than  the  British  system. 
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MORTALITY  IN  METAL  TRADES. 

IN  an  address  given  on  cutlery,  tool  mak- 
ing and  other  metal  trades  at  the  Sani- 
tary Institute,  Sheffield,  England,  the 
dangers  menacing  health  and  life  were 
graphically  described,  according  to  Indus- 
trial World.  ^Some  of  these  were  practically 
unavoidable,  but  others  were  in  reach  of 
absolute  prevention.  It  is  one  of  the  graver 
sides  of  human  conditions  that  man,  in  many 
cases,  is  compelled  to  sacrifice  health  and 
shorten  life  in  order  to  earn  his  bread  and 
supply  wants.  The  brighter  and  hopeful 
side  is,  however,  in  the  fact  that  alleviation 
in  every  instance  is  possible,  and  that  in 
many  both  science  and  humanity  are  equal 
to  their  positive  extinction.  Sanitary  sci- 
ence has  done  much  to  make  the  sacrifice 
of  health  for  so  many  dollars  per  week  less 
and  less  a  necessity.  It  will  be  more  so  as 
the  knowledge  of  actual  conditions  broadens 
and  their  amelioration  is  recognized  as  a 
public  du  y.  It  would  be  well  for  the  indus- 
trial world  if  health  was  spelled  with  a  big 
H,  and  the  wage  question  divided  with  that 
concerning  the  body  as  well  as  the  pocket. 
The  lecture  on  the  occasion  named  dealt 
chiefly  with  the  causes  of  disease  in  connec- 
tion with  the  file  and  other  tool-making 
trades.  The  process  of  hand  file  cutting, 
as  described,  was  carried  out  on  a  block 
of  lead,  from  which  at  each  stroke  of  the 
hammer  a  cloud  of  dust  arose,  some  of 
which  the  workman  was  sure  to  inhale. 
This,  with  the  continuous  contact  of  the 
hand  with  the  lead  block,  gradually  poi- 
soned the  system,  resulting  in  colic,  paraly- 
sis of  the  muscles  of  the  wrist  and  thumb, 
gout,  Bright's  and  other  diseases.  The  san- 
itary condition  of  shops  in  which  the  work 
was  done  were  generally  accessory  to  dis- 
ease and  premature  death. 

Statistical  testimony  was  given  to  the 
marked  unhealthiness  of  the  grinder's  in- 
dustry. The  most  significant  were  the  fig- 
ures showing  the  appalling  death  rate  from 
phthisis  and  other  respiratory  diseases. 
From  phthisis  alone  arose  345,  and  from 
other  respiratory  diseases  295  in  every 
1,000  deaths  among  grinders,  as  compared 
with  144  and  182  in  every  1,000  among  the 
entire  male  adult  population  of  the  country. 
Age  at  death  revealed  a  similar  unsatisfac- 
tory state  of  things,  458  grinders  in  1,000 
dying  between  the  ages  of  35  and  55  years, 
as  compared  with  261  for  the  entire  adult 
male  community,  and  only  140  deaths  in 
every  1,000  occurring  after  the  age  of  64 
years,  as  compared  with  391  in  every  1,000 
for  the  entire  adult  male  community. 

This  was  owing  to  the  damp  and  stagnant 
atmosphere  in  which  grinders  had  to  work, 
the  air  in  some  shops  being  compared  to 
that  of  a  wet  cave.  The  breaking  of  stones 
was  also  a  frequent  cause  of  frightful  injuries 
and  death.  In  the  manufacture  of  inferior 
knives  lead  poisoning  was  a  frequent  result, 
the  bolsters  being  made  of  an  alloy  of  lead 


and  zinc,  and  giving  off  a  dust  resulting  as 
described.  Other  instances  might  be  col- 
lated in  evidence  of  the  dangers  to  health 
lurking  in  many  of  our  metal  industries. 
Where  these  are  removable,  it  is  a  matter 
of  vital  importance  that  the  evil  be  wiped  off 
the  slate  of  industry.  Aside  from  all  con- 
siderations of  a  humane  character,  it  is  a 
fact  that  healthy  labor  pays  best,  while  the 
disregard  of  sanitary  conditions  is  a  direct 
cause  both  of  individual  distress  and  social 
discontent.— The  Age  of  Steel. 


SIGNALING  THROUGH  WATER. 

ANEW  method  of  signaling  through 
water  is  the  invention  of  Capt.  Neale, 
and  is  intended,  says  a  contempo- 
rary, for  the  exchange  of  messages  and  the 
carrying  on  of  conversation  between  ships 
on  the  sea  or  on  rivers,  whether  moving  or 
stationary,  or  between  ships  and  lighthouses 
and  harbors,  forts  or  piers    on  the   shore. 
Communication  is  effected  without  any  con- 
nection whatever  between  the  two  objects 
except  the  body  of  water  in  which  the  ships 
float  or  the  lighthouse  stands.     The  system 
utilizes  a  well-known  law  of  acoustics.     If  a 
musical  note  in  a  given  key  be  sounded  an 
object   capable   of  emitting   sound    in   the 
same   key   will,   under   certain    conditions, 
sympathetically  respond  with  a  sound  simi- 
lar to  that  which  induced   it,  it   being,  of 
course,  a  primary  condition   that   the  two 
objects  shall  be  normally  tuned  in  unison. 
Capt.  Neale's   invention    is   based   on   this 
principle,  and,  utilizing  the  high  conductivity 
of  water  for  the  transmission  of  sound,  he 
has  constructed  a  signaling  apparatus  con- 
sisting of  a  transmitting   and  receiving  in- 
strument,   which    are    effectively    operated 
without   being  in  any  way  connected  with 
each  other,  except  through  the  medium  of 
water.     In   the   recent   test   the    apparatus 
was  mounted  on  punts,  moored  about  two- 
thirds  of  a  mile  apart,  and  carried  a  trans- 
mitter and  receiver  respectively.     The  trans- 
mitter consists  of  a  bell  about  sixteen  inches 
in  diameter,  attached  to  the  lower  end  of  a 
framing,  which  is  fixed  to  the  side  of  the 
punt,  at  the  upper  end  of  which  is  a  crank 
handle.     This  handle,  worked  from  the  punt, 
actuates  a  double-beat  hammer,  which  strikes 
and  sounds  a  bell  submerged  about  six  feet. 
The  Morse  code  is  employed.     The  receiv- 
ing apparatus  consists  of  a  pair  of  metallic 
drums  about  ten  inches  in  diameter,  open  at 
one  end  and  fixed,  mouth  to  mouth,  upon  a 
piece  of  board  placed  betweem  them.    These 
drums,  suspended   in   the   water,  are   con- 
nected up  with  a  small  battery,  and  through 
it  with  a  tape-recording  instrument.     Mes- 
sages  were   correctly  transmitted   and   re- 
corded.    The  speed  of  operating  was  some- 
what slow,  as  the  signaling  had  to  be  car- 
ried  on   by  hand  instead  of  by  electricity, 
which  will   shortly  be  utilized.     The  trial, 
however,  was  most  successful,  and  is  said  to 
have  demonstrated  the  practical  character 
of  the  invention  and  the  correctness  of  the 
principles  upon  which  it  is  based. 


THE  MODERN  SKY  SCRAPER. 

The  day  of  brick  and  mortar,  in  the  opin- 
ion of  an  American  exchange,  is  over  as  far 
as  the  large  office  buildings  in  the  principal 
cities  is  concerned.  In  architectural  circles 
everything  is  considered  old-fashioned  that 
was  erected  several  years  ago,  for  it  is  only 
within  the  last  five  years  or  so  that  the  steel 
skeleton  form  of  building  has  been  in  vogue. 
Prior  to  that  a  seven-story  building  was  re- 
garded as  a  marvel,  and  persons  came  from 
far  and  wide  to  see  it  who  would  now  pass 
by  unnoticed  one  of  the  modern  twelve-story 
sky  scrapers.  There  are  two  reasons  for  the 
birth  of  the  lofty  office  building.  In  the  old- 
fashioned  building  the  entire  weight  was 
supported  by  the  walls,  the  thickness  of 
which  depended  upon  the  number  of  stories. 
In  business  centres  in  New  York  where  a 
single  unimproved  lot  has  brought  almost  a 
million  dollars,  the  space  wasted  by  these 
walls  was  so  valuable  that  an  improved 
method  of  building  was  made  absolutely  im- 
perative. Besides  this  reason  there  was 
another  equally  as  important.  In  all  large 
cities  the  firms  engaged  in  any  business  in- 
dustry are  sure  to  flock  together.  As  new 
firms  sprang  into  existence  they  found  it 
difficult  to  secure  offices  in  the  heart  of  the 
trade  center.  The  only  way  to  surmount 
these  obstacles  was  to  construct  higher 
buildings,  and  as  this  could  not  be  done  by 
the  old  method  new  plans  were  devised.  As 
a  result  the  steel  skeleton  form  sprang  into 
being.  When  this  skeleton  of  steel  pillars 
and  girders  has  been  riveted  together  it  is  as 
secure  as  a  box  stood  on  end,  and  as  the 
weight  is  evenly  distributed  there  is  no  dan- 
ger of  a  sinking  foundation.  The  walls  of 
such  a  building,  having  do  weight  to  sus- 
tain, are  mainly  a  covering,  and  can  be  of 
light  terra  cotta,  occupying  the  least  possi- 
ble space  and  admitting  the  greatest  scope 
for  ornamentation. 


ALUMINUM  FOR  FLASH  LIGHTS. 

The  ure  of  aluminum  as  a  substitute  for 
magnesium  for  the  production  of  flash  light 
is  growing  in  favor  among  photographers, 
says  a  contemporary.  Its  chief  advantages 
are  its  higher  activity  and  its  freedom  from 
objectionable  odors  on  ignition.  The  com- 
mercial aluminum  bronze  powder  can  be 
used  if  all  the  grease  be  removed  by  the  ap- 
plication of  heat.  The  consequence  of  al- 
lowing grease  to  remain  is  that  the  powder 
adheres  in  lumps,  and  a  large  proportion  of 
it  escapes  ignition  when  blown  through  the 
flame.  Another  advantage  possessed  by 
aluminum  over  magnesium  is  its  resistance 
to  oxidation  when  in  fine  powder.  The 
mixture  recommended  by  Prof.  Glasenapp 
for  photographic  work  is  composed  of  alu- 
minum powder,  21.7  parts  by  weight  ;  sul- 
phide of  antimony,  13.8  parts  by  weight  ; 
potassium  chlorate,  64.5  parts  by  weight. 
In  preparing  the  mixture  the  same  precau- 
tions must  be  taken  as  with  magnesium. 
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SHIP-BUILDING  IN   ENGLAND. 

THE  total  tonnage  launched  during  the 
past  year  in  England,  according  to 
Ryland's  Circular,  has  been  only 
989,000  tons,  as  against  1,453,000  tons  in 
1892.  The  low  rates  of  freight,  and  the 
number  of  steamers  lying  idle,  together  dis- 
courage new  purchases,  and  the  counter  in- 
fluence of  cheap  materials  and  low  prices, 
which  generally  in  dull  times  stipulate  the 
speculative  building  of  steamers,  is  largely 
neutralized  by  the  action  of  the  men  who 
will  not  submit  to  a  temporary  reduction  of 
wages,  notwithstanding  the  large  number 
of  them  who  at  present  are  out  of  employ- 
ment. The  naval  estimates  for  the  finan- 
cial year,  showing  the  number  and  kind  of 
war  vessels  to  be  built,  are  anxiously  looked 
for.  The  use  of  tubulous  boilers,  in  the 
American  as  also  in  the  French  Navy,  is  a 
policy  that  has  never  found  favor  here,  and 
it  is  therefore  significant  that  the  British 
Admiralty  have  not  only  tried,  in  small 
boats,  boilers  composed  of  small  tubes,  but 
have  authorized  similar  boilers  in  one  of  the 
large  cruisers  now  being  built. 


ETHICS  OF    WINDOW-TICKETING. 

WHEN  I  assert  that  many  ironmongers 
are  waking  up  to  the  fact  that  they 
are  losing  ground,  and  have  resolved 
to  make  a  great  change,  I  am  only  giving 
the  result  of  personal  experience  of  a  com- 
mercial traveler  in  Ironmonger,  London.  I 
have  had  some  most  encouraging  conversa- 
tions recently,  and  it  is  no  breach  of  confi- 
dence when  I  state  that  next  year  will  see 
some  developments  of  ideas.  Those  who 
want  to  succeed  in  business  must  lay  all  pie- 
judices  aside  and  go  in  for  marking  every- 
thing, not  only  in  their  windows,  but  also  in 
their  shops  and  showrooms,  in  plain  figures. 
It  has  only  been  through  watching  results 
and  comparing  issues  that  I  have  been  driven 
to  this  conclusion  ;  and  I  go  even  further, 
and  state  that  good-class  labels,  when  artis- 
tically displayed,  lend  dignity  to  a  window 
as  well  as  to  the  firm  who  use  them.  I  have 
made  a  collection  of  each  and  every  argu- 
ment which  has  been  used  against  ticketing 
in  plain  figures,  and  these  I  propose  taking 
up  and  answering. 

1.  "The  ticketing  of  goods  in  our  window 
means  showing  all  our  opponents  the  price 
we  sell  at  and  what  profit  we  get."  This  is 
both  silly  and  childish.  If  an  opponent  wants 
to  know  what  you  sell  at  he  can  get  to  know, 
whether  you  ticket  or  not,  through  sending 
in  a  friend  in  the  guise  of  a  customer.  To 
every  opponent  who  sees  your  prices  five 
hundred  customers  do  so  at  the  same  time, 
and  it  does  seem  strange  if  the  advantage  to 
be  gained  over  the  five  hundred  is  to  be 
counteracted  so  as  to  hide  the  price  from  the 
one. 

2.  I  have  often  heard  it  expressed,  al- 
though I  have  rarely  seen  a  case  in  point  : 
"  Whatever  price  one  firm  put  a  thing  in  the 


window  at,  their  opponent  will  price  it  up 
less."  To  that  my  rejoinder  would  be,  "Let 
them  price  whatever  they  like."  It  is  not  the 
actual  low  price  being  shown  in  a  window 
which  attracts  a  customer  to  buy.  This,  in 
many  cases,  only  makes  him  doubt  the 
quality.  Any  customer  of  sense  will  go  to  a 
good-class  shop  for  his  goods,  but  the  simple 
fact  of  seeing  prices  in  the  window  seems  to 
him  to  be  a  kind  of  guarantee  that  the  shop 
is  not  one  where  large  profits  are  asked — 
otherwise  they  would  not  dire  to  ticket. 

3.  "  It  prevents  us  charging  more  than 
our  usual  price  where  we  could  get  it,  or 
where  our  customer  is  long-winded,  or  we 
have  long  credit  to  give."  In  a  sound,  well- 
managed  business  this  argument  needs  no 
answer,  because  the  system  does  not  exist. 
The  principle  is  rotten,  and  the  customers 
of  this  kind  in  a  business  so  few  that  I  should 
be  inclined  to  pass  them  over.  The  chances 
are  that  an  ironmonger  would  not  be  able  to 
put  on  ten  pounds  in  a  year  in  this  way;  and 
he  would  be  a  very  smart  man  indeed  who 
could  do  so  for  any  length  of  time  without 
being  found  out,  after  which  his  reputation 
is  gone. 

4.  "  It  destroys  the  ancient  prestige  of  the 
ironmongery  trade."  This  argument  leads 
me  on  to  delicate  ground,  and,  to  speak 
plainly  and  truthfully,  I  must  answer  that  it 
is  only  used  by  two  kinds  of  ironmongers, 
and  both  are  of  the  old-fashioned  brand. 
The  first  and  the  best  are  those  who  have 
"made  their  pile,"  and  who  can  afford  to 
sneer  at  any  forward  movement.  Such  firms 
are  not  judges  as  to  what  constitutes  present- 
day  success,  and  even  they  could  make 
"  good  into  better"  by  the  introduction  of  a 
few  modern  innovations.  The  other  class 
are  those  who  have  poverty  associated  with 
their  pride,  and  to  my  mind  the  ability  to 
pay  accounts  promptly  as  they  come  due 
is  of  much  greater  consequence  than  a 
"  prestige,"  which  only  exists  in  their  im- 
agination. The  class  of  ironmongers  who 
reason  thus  are,  almost  without  exception, 
the  class  who  are  rapidly  losing  their  fur- 
nishing trade. 

5.  "  It  lets  the  public  know  too  much  of 
the  trade,  our  prices,  and  our  profits."  If 
ticketing  was  not  at  present  being  done  very 
largely  this  argument  might  carry  some 
weight,  but  when  customers  are,  and  have 
been,  led  away  from  the  ironmongers,  and 
when  ticketing  has  had  more  to  do  with  this 
result  than  anything  else,  it  is  too  late  in  the 
day  to  reason  thus.  My  own  experience, 
and  especially  in  good  stuff,  has  always 
been  to  find  the  customer  expecting  the 
price  to  be  more  than  it  is  ;  and  I  have 
often  seen  an  agreeable  look  of  surprise 
when  the  price  has  been  mentioned,  and, 
what  is  better  still,  a  purchase  made. 

6.  "  We  have  always  been  able  to  do  our 
trade  without  it,  and  life  is  too  short  to  in- 
troduce such  sweeping  changes."  This  arti- 
cle is   not  written  for  you.     Far  be  it  from 


me  to  say  that  no  business  can  succeed  with- 
out window-ticketing.  When,  as  in  the  case 
where  this  argument  was  used,  the  iron- 
monger can  afford  to  drive  to  business  in 
his  carriage,  I  need  offer  no  suggestions  as 
to  business  changes  there  ;  or  in  another 
case,  where  a  very  large  and  successful 
wholesale  trade  is  done,  and  a  good  share  of 
furnishing  done  amorjgst  the  wholesale  cus- 
tomers. Even  in  cases  like  these  the  suc- 
cess can  be  very  largely  augmented  by 
marking  in  plain  figures,  and  a  year's- experi- 
ment would  soon  prove  this  fact  and  show 
results.  The  successful  business  is  one 
where  all  the  thought,  care,  and  develop- 
ments are  with  a  view  to  catch  the  public 
taste,  ignoring  all  outside  competition,  and 
living  oblivious  of  what  opponents  do  or  say. 
Dame  Fortune's  smile  can  only  be  caught 
by  assiduous  attention  and  keeping  well 
abreast  of  the  times,  courting  the  public 
favor  in  every  possible  way,  watching  and 
pandering  to  their  prejudices,  honorable  and 
straightforward  dealing  at  moderate  profits, 
and  a  thought  for  your  customers'  interests 
as  well  as  your  own.  I  have  not  the  slight- 
est hesitation  in  asserting  that  the  public 
prejudice  is  stronger  to-day  in  favor  of  see- 
ing everything  in  a  shop  marked  in  plain 
figures  than  it  ever  has  been.  Many  busi- 
ness men,  unfortunately,  go  upon  the  lines 
of  "  get  as  much  as  you  can,''  and  to  get  an 
exorbitant  profit  out  of  a  customer  is  looked 
upon  as  a  very  smart  bit  of  business.  In 
time  all  these  things  get  found  out,  and  the 
public  confidence  thereby  very  much  shaken. 
The  way  to  restore  this  is  to  mark  every- 
thing in  plain  figures,  so  that  the  customer 
can  see  the  price  for  himself. 


THE  SECRET  OF  SUCCESS. 

The  basis  of  success  in  all  occupations 
which  involve  the  relations  of  employer  and 
employed  is,  remarks  an  exchange,  that  the 
employer  should  have  an  accurate  know- 
ledge of  the  work  to  be  done,  what  it  consists 
in,  how  to  do  it,  and  how  long  it  should 
take.  A  man  of  business  who  neglects 
this  places  his  interest  entirely  in  the  keep- 
ing of  irresponsible  agents  and,  human 
nature  being  what  is  is,  arrives  in  due  time 
at  insolvency.  This  is  why  the  self-made 
man,  who  has  been  sternly  initiated  into  the 
whole  mysteries  by  having  himself  stood  in 
the  ranks  of  the  employed,  outstrips 
those  who  seem  to  start  fa;r  from  the  van- 
tage ground  of  education  and  capital, 
and  builds  a  fortune  where  others  miserably 
fail.  As  the  mistress  of  a  household  who 
neither  knows  what  a  servant's  duties  are  nor 
how  they  may  be  fulfilled  fails  to  manage  her 
house  well,  so  the  man  who  does  not  under- 
stand the  duties  of  workmen  placed  under 
him  is  at  the  mercy  of  any  deception  they 
may  be  pleased  to  practice  upon  him  with 
reference  to  the  quality  or  the  quantity  of  the 
work  they  perform. 
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.  .  ELEY'S  .  . 
CANADIAN    CARTRIDGE 


Loaded  with  Best  Powder  and  Patent  Shot. 


Eley'S    Gun    Wadding 


BLACK  EDGE 


THICK  FELT 


o 

PINK  EDGE 


OVERSHOT  CREASE-PROOF 

Manufacturers  of  EB  and  other  Percussion  Caps. 

To  be  had  of  All  Dealers.  Wholesale  Only. 

ELEY  BROS.,  Ltd. 

254  Gray's  Inn  Road,  LONDON,  ENG. 


FOR    .    .   . 

Warehouses 

*0p> 

Churches 

School  Houses 

ETC.,     ETC. 

A  GLOBE  STOVE 


Is  the  Best. 


We  have  them  from  $2.50  to  $18.00. 


Win.  Clendinneng  k  Son,  MONTREAL 
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TELEPHONE    1780. 


J.  H.  FARR  &  CO.  ™±f  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,  Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 

8  to   16    MORSE    STREET,        -         -        TORONTO        ONT. 


For  Iron  Fencing, 
Bank  and  Office  Rail- 
ngs  and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 

and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of  Hot    Pressed 
Nuts,  Square  and  Hexagon 


THOS.  FIRTH  &  SONS,  Li 

Best  Crucible  Cast  Steel , 

STEEL,  PEECH&TOZER,  Li 

Bessemer  Steel, 

Open  Hearth    Steel. 


Agents, 

James  Hutton  &  Co. 

MONTREAL. 


CUHHEfiT    MARKET    QUOTATIONS. 


METALS. 


Tin. 

Liamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  21,    22 
Straits "     ....  20},  21 

Tin  Plates—  Charcoal  Plates,  Bright. 

li.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes $5  50  $5  75 

I.X.,  "  6  75    7  00 

I.X.X.,        "  8  00    8  25 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 4  00    4  25 

I.X.,  "  5  00    5  25 

I.X.X.,        "  6  00    6  25 

I.XXX.,     "  7  00    7  25 

D.C.,  12}xl7        3  75    4  00 

D.X.,  4  75    5  00 

D.X.X.        "  5  75    6  CO 

Note. -Other  brands  might  be  shaded 

by  25c.  per  box. 

Coke  Plates — Bright 

Bessemer  Steel — 

I.C.,  usual  sizes   3  50    3  75 

I.C.,  special  sizes 3  75    4  00 

Note.— Round  lots  of  14x20  might  be 

purchased  of  25c.  box 

Charcoal  Plates— Tame. 

Dean  or  J.G.  Grade — 

I.C.  20  x  28, 112  sheets 7  25 

I.X.  TerneTin 9  25    9  50 

Old  process  I.C 13  00 

«  "      I.X 16  0C 

Charcoal  Tin  Boiler  Plates. 
G  oklev  Grade—  Per  lb. 

X.X.",  14x56,  50  sheet  bxs  ) 

14x60,  "  }■  6}c,    7c 

14x65,  ) 

Tinned  Plates 

12x30  up  to  24  gauge 6}    6} 

26        "     6|    7 

28        "     7}    7} 

Iron  and  Steel. 

Base  Price 

Common  Bar,  per  100  lb    . .  $1  95     

Refined      "  "  ..     2  35    2  65 

HorseShoe  "  "  ..    2  60    2  75 

Band  "  "  ..    2  50    2  60 

Hoop  "  '  2  60 

Swedish         "  "  ..     4  00    4  25 

Bleigh  Shoe  Steel 2  50 

Tire  Steel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb    0  10    0  14 

Russian  Sheet        "         0  10}  0  11 

Tank  Platesl-5  and  thicker    2  00    2  25 
Roiler  Rivets 4  60    5  00 


Boiler  Tubes. 


8-inch 
-inch 


10}c 

13} 


Sheet  Iron, 

1  to  20  gauge  2},  3 

22  to  24      "      24,  2J 

26  "      2},  2} 

28  "      2i,  3 


Canada  Plates. 

All  dull 2  65 

}  polished 2  75 

All  Bright  2  90 

Iron  Pipe. 

Wrought  62}  and  5p.c.  to  65  p.c. 
Galvanized,  40  to  40  and  5  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  50  and  10  to 
60  per  cent. 

Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb '..  5,   5} 

26  gauge,  "       5J,  5} 

28     "  "       5},  of 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5,  5} 

26  gauge,  "  5J,  5} 

28      "  "         5},  5} 

Note — Cheaper  grades  about    J  cen 

per  lb  less. 


Chain. 

Proof  Coil,  3-16  inch,  per  lb 6    6 

i        "            "  4f 

5-16  "           "  4} 

%       "             "  4} 

7-16  "             "  3? 

H       "             "  3S 

%       " 


.2  4-5   n 

'  90 

70 


Steel  Boiler  Plate. 


I  inch  $2  46 

jc     .t  2  35 

£      "    "no I  thicker  '.\...Y.\.. '■'.'.'.    2  25 


Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13    0  50 

Jack  chain,  double,  per  doz 

yards 0  15     

Jack  chain,  brass,  single,  per 

c"oz  yards 0  20    110 

Copper — Ingot. 

English  B.  S  ton  lots  0  11|  0  12 

Lake  Superior  0  12j  0  13 

Bolt  or  Bar. 

Cut  lengths,  round,  }  to  1  in.  $0  22  $0  25 
"  round  &  square 

1  to  2  in 0  20    0  23 

Vote — Complete,  lengths  abou    afteen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

Untinned,  14  oz,  and  light, 
16  oz,  14x48  and  14x60 $0  15    0  16 

Untinned,  14  oz,  and  light, 

16  oz.  irregular  sizes 0  16    0  17 

Note — Extra  for  tinning,   2  cents  per 

pound,  and  tinning  and  half  planishing 

3  cents  per  pound. 

Planished  and  tinned,   14x 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 

4x6  ft,  25to301bea,  perlb..  0  18    0  19 
"        35  to  45      "  "       ..  0  16    0  17 

"       50  lb  and  above  per  lb  0  15    0  15} 
Boiler  dt  T.  K.  Pitts. 

Plain  Tinned    perlb 0  21 

Spun         "  "         o  25 


Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Boll  &  Sheet,  14  to  26  gauge.  0  20  0  21 

27  to  30      "      ..  0  23  0  25 

30  and  up 0  26  0  28 

Sheets,  hard-rolled  2x4  ft...  0  21  0  23 

Zinc  Spelte  . 

Foreign,  per  lb 0  04}  0  05 

Domestic    "      0  04|  0  04| 

Zinc  Sheet. 

5  c wt  casks 0  05}  0  05| 

Part  casks 0  05}  0  05} 

Lead. 

Imported  Pig.  per  lb 0  03    0  03} 

Domestic  "       0  03 

Bar,  1  pound 0  04} 

Sheets,  2}  lbs,  sq.  ft,  by  roll  0  04}  0  04} 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  04}  0  04} 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  par  lb  and  25  p.c. 
discount. 

Note — Cut  lengths,  net  price ;  ton  lots 
25  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  7}c. 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  15    0  16 

Standard  0  14    0  15 

Wire 0  17    0  19 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's.perlb  $0  12    0  12} 

Other  makes  "     Oil    0  12 

White  Lead. 

Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  cwt  5  00 

No.  1  Do "  4  75 

No.  2  Do "  4  50 

No.  3  Do "  4  25 

Prepared  Paints. 
(In  },  }  and  1  gallon  tins.) 

Pure,    pergallon $105 

2nd  qualities    "     0  90 

Barn  (in  bbls)  0  80      0  90 

Colors  in  Oil. 

(25  lb  tins,  Standard  Quality.) 

Venetian  Bed,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre   0  06 

French      "        0  05 

Marine  Black   0  09 

"         Green   o  09 

Chrome    "         0  08 

French  Imperial  Green o  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwt  1  35  1  40 

"      (J.F.L.S.)"  "            2  75 

"      Royal         "  "  1  10  1  15 

Venetian  Red,  (best)    "  "  1  80  l  90 

English    Oxides    per  cwt  3  00  3  25 

American      "     )      „       „  „,        n 

Canadian    "     f  1  25  1  90 


Paris   Green,  perlb  0  13}    0  15 

Burnt  Sienna,  pure,  per  lb  0  08} 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  rilack  "       0  09 

Chrome  Yellows  "      0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greens  "      0  12 

Golden  Ochre  0  03} 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  69 

Extra        '  "       o  90 

Brown  Japan  "        0  65 

Brown  Japan,  Turpentine  p.  gal.  0  85 

No.  1  Carriage  "         i  30 

Gold  Size  Japan  "    1  00  l  20 

Pure  Orange  Shellac "       1  95  2  05 

Hard  Oil  Finish         l  30 

Oil  Shellac  i  40 

White  Shellac  2  25 

Linseed  Oil  (in  bbls) 

Raw,    per  gal  0  60    0  62 

Boiled        "       0  63    0  65 

Turpentine  (in  bbls) 
Selected  Packages,  per  gal    0  48     0  50 

Castor  Oil. 

Best,  perlb 0  07J    0  08 

Cod  Oil. 

Cod  Oil,  per  gal 0  50    0  51 

Glue  (in  bbls) 

Common,  broken    0  10    Oil 

French  medal  0  11    0  13 

Cabinet 0  13    0  15 

White,  extra 0  16    0  18 

Gelatine 0  20    0  30 

Strip 0  16    0  17 

Coopers 0  17    0  19 

Liquid  Glue— F.  LePage's,  dis.  20  to 
25  per  ct.  off  list;  Munn's,  dis.  25  to  30 
per  cent,  off  list. 


HARDWARE. 

Ammunition — Cartridges. 

Rim  Fire  Fistol,  dis.  40  to  45  p.c.  Amer 
Rim  Fire  Cartridges,  Dom.  50  and  5. 
Rim  Fire,  Military,  net  list,  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  p.c. 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.     B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded   Shot   Shells,     "Trap"    and 

"  Dominion  '  'grade,  10  p.c 
Shot. 
Canadian,  common,  15  per  cent. 

Wads. — Baldwin's. 

per  lb 
Best  thick  white  felt  wadding, 

in  }  lb.  bags 1  00 

Best  thick  brown  or  grey  felt 

wads,  in  }  lb.  bags  0  70 

Best  thick  white  card  wads,  in 

boxes   of   500    each,    12   and 

smaller   gauges 0  99 

Best  thick  white  card  wads,  in 

boxes  of  500  each,  10  gauge 0  36 

Best  thick  white  card  wads,  in 

boxes  of  500  boxes, 8  gauge.. .,    0    f> 


HARDWARE 
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Thin  card  wads  in  boxes  of  1000 
each,  12  and  smaller  gauges...    0  20 

Tbin  card  wads  in  boxes  of  1000 
each,  10  gauge 0  25 

Thin  card  wads  in  boxes  of  1000 
eaoh,8  gauge 0  45 

Chemically  prepared  black  edge 
grey  cloth  wads,  in   boxes  of  p.  M 
250  each- 
Hand  smaller  gauge 0  65 

9  and  10  gauge 0  75 

7  and  8  gauge 0  90 

5  and  6  gauge 11° 

Superior    chemically   prepared 
pink    edge,    best  white  cloth 
wads,  in  boxes  of  250  each — 
11  and  smaller  gauge 1  15 

9  and  10  gauges 1  4° 

7and8gauges 1  65 

5  and  6  gauges 3  90 

Anvils 

Per  lb 0  10    0  12} 

Anvil  and  Vice  combined 

each 4  50 

Augers. 
liilmour's,  discount  50  per  cent 
Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole,  Vaughan's,  each    1  35    1  60 
Excelsior,  Jennings',   discount  50  pei 

cent. 

Awls. 

Sewing  per  gross 0  65    1  59 

Pegging,  ••  ...     0  65    1  25 

Brad,  ....     0  85    1  60 

"  handled  "        ...      3  60    7  3C 

Saddlers'  "         ....     0  45    1  60 

Awl  Hafts. 

PatentPeg,  per  gross I  7  25    8  00 

"     Sewing,  "  I 

Awl  and  Tool  Sets. 

Millar's  Palls,  per  doz....    2  80    8  30 

Axes. 

Per  box    6  00  12  00 

Axle  Grease. 

Per  gross  6  50  14  00 

Rath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,  discount,   35  to  40  pc.  off  Re- 
vised list. 
Steel  Clad  20  p.c.  dis. 

Bells—  Bani. 
Brass.  60    to  66§. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 

Farm. 
American,  eacn 2  00    5  00 

Home. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz  3  35    4  75 

Moulders'    "      7  50  10  00 

Blacksmiths'   discount   35,40  percent 

Belting. 

Agricultural,  50  per  cent. 
No.  1,  leather,  dis.  40  &  5  per  cent. 
Best,  ditto,  30  to  3'Ai  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits — Auger. 
Gilmour's  dis  60  per  cent. 
Excelsior,  discount  60percei.<,. 
Rockford  Common,  60  and  10  to  65  p.c 

"       Perfection,  50  and  10  per  c. 
Jenmng's  Gen,  net  list  to  5  p.  cent  dis 

Car. 
Gilmcur's,  47}  to  50  percent 

Expansive 
Clark's.  15  per  cent. 
Excelsior,  10  percent. 


Gimlet 

Clark's,  per  doz 0  65    0  90 

Diamond,  Shell  "       100    150 

Nail  and  Spike,  per  gross    2  25    5  20 
Blacking,  (Catchpole's). 

No.  1,  Egyptian  Blacking 9  00 

"2,  '■  "  4  50 

Blind  Rollers. 

Annex    per  doz.     1  25    1  75 

Mascot    "  1  35    1  85 

Erminie  "  1  12    1  20 

Blind  and  Red  Staples. 

All  sizes,  per  lb ..   ..     Oil    0  15 

Rolts. 
Carriage,  dis,  70. 
Tire,  dis   60  to  60  and  10  per  cent 
Stove,  dis., 45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  70  to  70  and  10  per  cent 

Roring  Machines. 

Complete,  with  Augers,  ea.    5  00    7  5C 

Braces. 

Barber's   6  00     i  75 

Barber's  Ratchet ...  10  00  11  00 

Farmers' 2  00    2  75 

Millar's  Falls 15  50  29  00 

Brackets — Shelf. 
Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n   ....     0  85    3  20 

Broilers. 
Light,  dis.  65  to  67}  per  cent. 
Reversible,  dis.,  65  to  67}  per  cent. 
Vegetable,  per  doz.,  dis.  37}  per  cent 

Henis,  No.  8        "      6  00 

"    No.  9        "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz    500    4    23 

Butts — Brass . 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  And  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis. 65  &  10  to  70  pc, 
Loose  Pins,  "    65  &  10  to  70  p.c. 
Berlin  Bronzed,  dis.  70.  70  and  5  per 
cent. 

Gen  Bronzed, perpair  0  40    0  65 

Can  Openers. 

Acme,  per  gross    9  00    10  00 

Sardin    Scissors,  per  doz.    3  75      4  50 
Card. 

Horse,  per  doz 0  60    100 

Carpet  Stretchers. 

American,  per  doz 100    150 

Bullards  "      6  50     

Carpet  Sweepers. 

Bissell,  per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "       30  00    33  00 

Cartridges — See  Ammunition . 
Castors. 
Bed,  new  list,  dis.50pc.  )  to  50  and  5 
Plate  dis.50pc   J     per  cent. 

Cattle  Leaders. 

No  31  and  32,  per  gross 8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  1   10 

Queenston      "  1  10 

Napanee  "  1  10 

Chalk. 
Carpenters'  Colored,  per 

gross 0  45    0  75 

White,  lump,  per  owt  0  60    0  65 

Red 0  05    0  06 

Crayon,  pBr  gross  0  14    0  18 

Chisels — Socket,  Framing  and  Firmer 
American, dis  70  per  cent. 
Canadian,  dis   35  per  cent. 

Tanged  Firmer  per  doz 0  85    4  00 

Churns 
Daisy,   dis.  from   factory  60  and  2V4 
percent.    From  stock  60  per  cent. 


Clamps. 

Judd's,  dis.  20  p.c. 

Stearns, per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 
Box 3  60  13  00 


Side 3  60    4  00 

Enterprize,  No.0 135 

No  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  J  p.c 

Cradles,  Grain. 
Canadian,  discount  25   o  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list, 
dis.  40  per  cent 


Pilkington. 

[Discount  10  p.c.  off  for  box  lots,  and 

10  and  5  for  10-box  lots.] 

Ordinary. 

st  break  83  65 

2nd 
3rd 
4th 
5th 
6th 
7th 


3  90 

4  60 

4  95 

5  40 
5  90 
0  50 


Hart  Mfg.  Co.,  (bolt  dies)  (Amer.   list)   5th 
dis.  25  per  cent.  6th 

Door  Springs.  7th 

Torrey's  Rod,  per  doz 2  0 

Coil,    perdoz 0  88    160 

English,     "      2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  per  doz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37}  to  40  per  cent. 
Standard, dis.  47}  to  50  p.  c. 

Elbows — Stove  Pipe 
$1.00  to  $2.65  per  doz. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  fan 

Wine,  per  doz 1  30    2  25 

Star,  "        2  80    3  90 

FennsCorkstops,  No  2  p.doz   170 

Petroleum,  per  doz   4  50    6  50 

Files  and  Rasps. 
Kearney  &  Foote'3  discount  Am.  List   Axe        perdoz 

57}  to  60  per  cent.  Store  door    " 

Black  Diamond,  50  &  5  percent,  dis    Chest,  per  doz  pairs  ....        0 


Picture  Glass 
Pilkiugton's  ordinary. 

1st  break  i    0 

2nd      "      4  70 

3rd      "       5  40 

4th       "      5  90 

6  50 

6  90 

7  7C 

Gas  Fittings  and  Staple  Brackets. 

Jas.  Barwell.  Toronto— Dis.  20  to  25  p. 
c,  free  of  du*y.  Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each   0  30    0 

Enamelled"      0  55 

Grindstone   Fixtures. 

P.  S.  <fe  W.,  per  doz    3  88    4  25 

H  am  m  e  rs — Nail. 

Maydole's    net  list  to  5  per  cent.  dis. 
Can.  discount  25  to  27}  p.c 
Tack. 

Magnetic,  per  doz  1  10    1  50 

Sledge 

Canadian,  per  lb 0  12}  0  13 

Ball  Pean. 

English  and  Can.,  per  lb       0  25    030 

Handles. 


00 

1  00 

40 


3  50 

1  80 

2  50 


Chisel. 

per  gross 3  00 

Socket  Firmer  "         3  25 

Socket  Framing  per  gross    3  75 

Fork. 

C.  &  B.,discount  35  per  cent,  to  40  p.c 
Hoe. 


4  50 
8  00 

5  00 


to  50  and  7}  Amer.  List. 
Nicholson's  dis. ,  Amer.  list,  50,  50  and  5  Firmer 

per  cent. 
Toronto  File  Co..  50  and  10  to  60  p.c. 

Amer.  list 
Jowitt's,  dis.  Can.  list, 25pc.  to  27}  p.c 
Globe  File  Co.'s  disc.  60  per  cent. 
Horse    Rasps,    Kearney    &  Foote's  die  C.&B.,  discount  35  per  cent  to  40  »  n 

Am  list,  50  p.c.  to  50  and  10  p.c.  sau\,  '  •'■  u 

Horse  Rasps,  dis.  45  p.c.  Amer.  Heller6  American,  per  doz  .......     1  00    1  25 

Horse  Rasps,  Spencer's,  dis.  Can.  list  Plane. 

40  p.c.  American,  per  gross  ...        3  15    3  75 

Horse  Rasps,  Toronto  File  Co.,  50  and  Hammer  and  Hatchet 

10  p.c,  Amer.  list. 

Fluting  Machines. 

Each  0  60 

Forks. 
Hay, Manure,  etc,dis.40  to  45  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  57}  to  60  per  cent. 
Shepard's     Lightning,  dis. 
and  10  p.c. 

Fruit  Presses. 

Henis'    per  do? 

Enterprise, discount  lOp.c 
Shepard's  Queen  City,  dis.  15  p.c; 

Fry  Pans. 
Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  etc. 

Stanley's,  dis.  50,  55  p.  c. 

Wire  Gauges 

Winn's  Nos.  26  to  33,  each 

Glass. 

Window. 

Box  Price. 


50 


00 


4   00 


0  8C 
0  25 


0  80 


Star. 


Size 
United 
inches 
16  to  25 
26  to  40 
41  to  50 
57  to  60 
61  to  70 
71  to  80 
81  to  85 
86  to 90 
91  to  95 
96  to  100 


Per 

50  ft 


1.20-25 
1.40 


Per 

100  ft. 

2.40 
2.70 
3.10 
3.40 
3.70 
4.10 
4.50 


Double 
Diamond 
Per      Per 

50  ft.    100  ft 

1.75 
2.00 


American,  per  doz 0  50 

Cross  Cut  Saw. 

Canadian  perpair 0  18 

Hangers. 
Door  4  and  5  inch,  per  pair    9  40 
Lanes,  45  to  iiy,  p.c.  dis 

Hatchets. 

to   50  Can.,  dis  40  to  42}  p  c. 

Hinges. 

Blind,  Parker's, dis.  60  to 60  and  10  n.c 
"     Shepard's  Noiseless,  dis.  60  p.c! 
"    Buffalo,  dis  60  to  70  p  c 
Light  T  and  strap,  dis  62}  to  65  per  ' 

Heavy,  per  lb 0  5    0  051 

Screw  hook  and  hinge — 

6  to  10  in.,  per  set    0  00    0  041 

12  up  "         0  CO    0  03 J 

Per  doz.  sets 

Screw,  Eureka  1  13    1  go 

Gate,  Clark's 150    2  20 

"      Shepard's,  dis  50  to  60  p.c 

Perdoz.  pairs 

Spring    150    3  50 

"    Shepard's  Samson    1  75    1  90 
Hoes. 
Garden,  Mor  ar,  etc.,  discount  40  to 
45  per  cent. 

Planter  doz  4  00    5  Ot 

Hooks —  Cast  Iron 

4  50   BirdCage,    perdoz  0  50    1  It 

5.00    Clothes  Line,     "  0  27     0  63 

5.50    Harness,  "  0  72    0  88 

6.25   Hat  and  Coat,  per  gross..     100    3  00 

7.00  Chandelier    perdoz    0  50    1 

8 .00  Wrought  Iron. 

9.00  Wrought    Hooks   and    Staples,    Can 
10.00     dis.  40  and  5  to  40  and  10  per  cent 


1  65     2  40 


NEW  ARRIVALS 


30  Cases CUTLERY 


AND  GUNS 


ALL  NEW  GOODS. 


Finest  Finish. 


Best  Value. 


NEW  ARRIVALS 


20  Casks  Cattle 
and  Trace 


CHAINS 


IO  Tons  Coil  Chain. 


Five  Cars  Window  Glass. 


Bowman,  Kennedy  &  Co.,  London,  Ont 
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HARDWARE. 


Wrought  Hooks  and  Staples,   Amer 
dis.  75  and  10  to  80  per  cent. 
Wirt. 
Hat  and  Coat.dis.  55  to  60  p.o 

Belt.perl.OOO 0  60    2  70 

Screw,  bright,  Eng.,  dis.  50  to  55  per 
cent. 

Horse  Nails 
Canadian,  dis.    65  to  70 

Horse  Shoes, 

FOB  Toronto  &  Hamilton saf 3  80 

Snow,       "  "  ...     3  90 

F.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  Picks. 

Star, perdoz 3  00   3  25 

Kettles . 
Brass  spun,  7$  per  cent,  dis.  off  new 

list 
Copper,  per  lb        ••     0  30    0  35 

Enamelled  Can.  50  p.c 
\merican,  60  and  5  to  60  and  10  p.c 

Keys 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am  per  gross l  60    4  75 

Knobs. 
Door,  iapanned,  and  N.  P.,  85  to  3  00 

Bronze,  Berlin,  per  doz  ..  2  75  3  25 
Bronze  Gem,  "  ....  6  00  9  00 
Sava  "         ■•••     8  75  10  00 

Shutter    porcelain,  F    & 

U   screw,  per  gross SI  30    4  00 

Knives. 
Clauss,  bread,  cake  and  paring  knives 
$7.20  per  doz.  nett. 
Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  1  87    3  85 

King,  wood,  "  2  75    2  90 

"       glass  '  4  00    4  50 

All  glass,  '  1  20    1  30 

Lines. 

Pish,    per  gross  105    2  50 

Chalk  ■'  190    7  40 

Locks— Door. 

Canadian,  dis.  per  cent 50 

Russell  &Erwin,  per  doz    2  90    7  &0 

Cabinet. 
Eagle,  dis.  percent,  271  Per  cent,  to 
30  per  cent. 

Padlock. 
English  and  Am.  p«r  doz       50    6  00 
Scandinavian,  "  1  00    2  40 

Sagle,  dis.  per  cent,  15  to  17J  percent 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory     "  1  25    3  75 

Lignum  Vitas,  "         3  85    5  00 

Caulking,  each 1  60    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis.  17$  to  20 
per  oent.  dis. 

Home,  each 

Mincing  Knives. 

American,  per  doz     42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent.  65  to 
70  to  70.10  per  cert 

Nails. 
Cut  Nails  (Iron) 

1.  Either     Canada     or     American 

Pattern. 

Basis— 50  to  60  dy 2  30 

40dy 2  35 

30  dy 2  40 

20,16&12dy 2  45 

10  dy 2  50 

8&9dy 2  55 

6&7dy 2  70 

2.  American  Pattern  Only 

from  4  to5dy 2  90 

3dy.(lath) 3  30 

3.  Canada  Pattern  Only 

from  4  to  5  dy 2  80 

3  dy.  (lath) 3  20 

3Hy    A. P.  Fine 3  90 

Cut  Nails  tsteel)  Add  10c.  to  the  prices 

in  list  for  iron  nails. 
Wire  Nails,  75.  5  per  cent. from  List 
Tan.    8,  '92       Extras  as  per  List  for 
special  nails     Terms,  4   months  or  3 
per  cent.  cash. 

Brads  &  Moulding  Nails,  75,  5  per  c. 
from  new  list. 

Nail  Pullers. 

lerman  &  American 1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa- 
gon       3  38    4  00 

Diamond 12  00  15  00 

Netting. 
Poultry,  "0  per  cent  dis. 

Import  60,  10  per  cent. 
Oil. 
Canada  Kenned  Oil  (Toronto)  14       15 

Carbon  Safety     "      0  17    0  18 

Canada  W  W.      "      0  20    0  22 

Ameri-jan  WW.  "      0  25 

S.  R.  Seal per  gal  0  63    0  65 


Oilers. 
MoClary'sGalvan.  Iron 
Oil    Can,    with     Pttmp, 

per  doz J9  50 

Zinc  and  Tin,  dis.  50,  50  and  10. 

Copper,  per  doz 1  25    3  50 

Brass,  "        1  50    3  50 

Malleable  i  dis    x5  per  ft. 
Pails. 

Galvanized,  per  doz  2  25    3  30 

Pencils. 

Jixon's,  per  gross 100    4  25 

"        Carpenter 2  25    3  60 

Picks 

Par  doz 6  00     9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent    American  dis. 57 » 
Wood,  fancy  Canadian,  or  American 

35  to  37J  per  cent. 

Bailey's(StanR  &  L.Co.)42$  to  45  p.c. 

Miscellaneous,  dis.  15  to  171  Per  cent 

Bailey'sVictor.dis  15  to  171  per  cent 

Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.   prs.   dis 

371,  40  p   c. 
Button's  Imitation,   per 

doz 5  00    9  00 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys 

Hothouse,  perdoz 55    1  00 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  571  to 

60  per  cent. 
Pitcher  Spout,  65  to  671  P-c 
Canadian  Cistern  60  to  62$  p.  c.  from 

factory. 
Canadian  Pitcher  Spout  671  to  70  *"   " 
from  factory. 

Punches 

Saddler's,     per  doz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  perinch     100 

Putty 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs   2  50    2  75 

Rail. 

Barn  Door,     per  foot 3         3} 

Sliding  Door,         "      ....         3}       3J 

Lanes,  33$  to  35  p.c.  dis 

Rakes. 

Cast  Steel  and  Malleable   Canadian 

list  dis.  40  to  45  per  cent. 

Razors. 

Boker's,  per  doz    7  50  1100 

Wade  &  Butcher's      "         3  60  10  00 

Razor  Strops. 

Currier's,  oer  doz  l  25    3  60 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent.  cash. 
Copper  Rivets,  dis.  55  per  cent. 
Iron  "  "    55  per  cent. 

Burrs,  Iron,  30,  33$  perc 
Rivet  Sets. 
Canadian  dis. 30, 35 perc 
Rope 

Per  lb. 
Sisal.    Manilla. 
7-16  in.  and  larger..       8  10       If  J 

!i,5-16,  %  in 81         101      10| 

Cotton,  perlb 18       20 

New  Zealand 81         9 

Russia  Deep  Sea,  per  lb..        12?      134 

Jute    "     ...        06}      07$ 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  dis  371  to  40  per  cent 

Sad  Irons. 

Mrs.   Potts,  per  set       75       80 

"  N    P,         '  1  00    1  05 

Sad  Heaters. 

Dome,  Shepard's,  per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&  A.,  sand,  35  to  37!4  per  cent. 

Emery,  per  quire 55        90 

Sash  Cord 

Perlb 22        50 

Sash  Locks. 
Triumph  and  Morris,  dis  371,  40  Per 
cent. 

KempsheU's  dis.    40,   621  percent 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb ij 

Saws. 
Hand,  Disston's,  dis  10  p.  c. 
S.  &  D  ,  dis.  35  ner  cent,  to  40  per  cent 
Cross  Cut,  Disston's,  per  ft.  35  to  55. 
S  4  D   dis.   35  p  c.  on  Nos  2  and  3. 


Hack,  complete,  each 75    2  75 

"       frame    only  75 

Saw  Sets. 

Per  doz 165    9  00 

Scales. 

Canadian  List,  dis.  40  p.c 

Scale  Beams. 

Canadian,  B   S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,    perdoz  2  10    4  50 

Foot,        "  40    3  50 

Screens. 
Window,  patent,  perdoz    5  00    6  00 

Screw  Drivers. 

Sargent's,  per  doz 65    4  00 

Screws. 
Wood.F.  H.,  Iron,  and  Steel,  771  per 

cent.,  dis. 
Wood,   R.H.      "      721  per  cent.  dis. 
"      F.  H.  Brass75 
•'      R.  H  70        "  " 

Diamond  Point    wood   screw   nails 

bright,  dis.  771  and  20  per  cent. 
Bench,  wood,  per  doz —     3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  to  45  per  cent. 
Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  iapanned,  dis.  75  percent.. 
B.  &  W.  N.  P  ,dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
^Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"       N.P,,  70  per  cent. 
Clauss  Full  nickel,  60p.c.  off 

'«      Japanned  handles,  70  p.c.  off 
Sheaves 
Sliding  Door,  per  set    ...        77    1  40 

Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz    115    135 
tinned,  1  35    1  60 

Tin  Rim,  "  "  2  3C    2  45 

"  black,        "  1  80    2  25 

Snaps 
Harness,  German,  dis  35  per  cent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  i  or  V*  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Per  lb 0  28    0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American  135    2  35 

Spoons  and  Forks. 

TeaSpoons pergross    7  50    12  00 

Dessert  "     "'         21  00  

Table       "     "         30  00    30  00 

Dessert  Forks....         "         24  00  

Medium     "      ....         "         27  00  

Table  "      •••         "         36  00  

Squares. 

Iron,  per  doz  1  65    2  90 

Steel,  dis.  75  and  10  to  80  p.c. 

Try  and  bevel,  dis.  50  to  521  percent 

Staples. 
Fence,  galvanized,  per  lb  3}      4 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 

Stove   Polish,  (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz   l  75 

No  1,  Stove  Paste,  per  gross 9  00 

-2        "  "         "        "       4  80 

Stone. 

Washita,  perlb 0  25        50 

Hindostan,  per  lb 0  06       07 

"  Slips,  per  lb  9 

Labrador,    perlb 013 

Axe,    "        0  15 

Turkey  '       0  50 

Arkansas  "      1  50 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut, Carpet  Blued,  gimp,  55  per  cent 
"  tinned,  dis.  57J  per  cent. 

Swedes' iron,  blued   or  tinned,  dis.  50 

per  cent. 
Upholsterers" dis.  50  percent. 
Copper  Nails, dis.  60  per  cent. 

"      Tacks.  45  per  cent. 
Clout  Nails,  dis.  60  p.  c  to  65  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  65  per  cent. 
Trunk  Tacks,  die.  57}  per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  6*V4  p  c. 


Cigar  Box  Nails,  <Us.  45  per  cent. 
Shoe  Finders 'TacKS  and  Nails,  dis.  37$ 
per  cent. 

Tape  Lines. 
English,  ass  skin  perdoz.  $2  75  $5  50 
English  Pat.  Leather  ....  5  50  9  75 
Chesterman's,  each....  0  90  2  85 
steel, each  .  0  80  8  00 
Thermometers. 
Tin  case  &  dairy, dis. 75p.c 

Thimbles. 
Asbestos,  rilled,  per  doz.,  25  to  33$  p   0 

Ties. 
Cow.perdoz 1  '!«>    *  50 

Tinner's  Shears  and  Snips 
P.S.&W.,netlist. 
Canadian  10  to  15  per  cent  dis. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  121  Per 
cent,  to  70   and  25  p.c.   on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "       " 

Transom  Lifters 
Payson's,  82.60  to  «5.00  per  doz. 

Traps 
Game,  Newhouse,  dis  33$  p.c.  to  35  p.c 
Game.H  &N..P.S.  &  W.  or  Steel,  60 
and  10  to  67$  per  cent. 

Mouse,  per  doz 0  35    1  50 

Rat  "        2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  perdoz 6  25    9  00 

Twines 

Bag,  per  lb 0  12$  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 

"         cotton,  per  lb  ..    0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging         "         0  27    0  36 

Broom  "         0  30    0  5b 

Binding,  flax,  per  lb 

"         iute       "      

"         Blue  ribbon   0  12$ 

"         Redcap 0  11* 

Crown 0  10$ 

"         Silver  Composite  0  09 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Hand.perdoz 4  00    6  00 

Bench,  parallel,  each  ....  2  00    4  50$ 

Coach,  each 6  00    7  00 

Peter  Wright's,  pbr  lb  ....  0  18    0  13 

Pipe,  each   5  50    9  00 

Saw, perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz 4  00    8  50 

Washers  "  Iron,"  40  percent.,  4    mos. 
or  3  per  oent. 

Well  Wheels. 
Amer. .perdoz.  8,10  &  12  in.    3  38    6  Oti 

Wire. 
Brass  Wire,  16  to  25  wire  gauge,  21  to 

26c.  lb. 
Copper  Wire,  5  to  10  p.  c.  off  Amer. list 
Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
Bright,  Coppered  steel  and  spring  to 
per  cent  f.o.b.  Montreal 
Plus  10  centsf.o.b.  Hamilton. 
"     10     "       "    Toronto. 
"     14      "       "     London. 
Broom  Wire  5|  to  6$c.  per  lb. 
Clothes  Line  Wiie,  19  gauge,  per  doz 
coils   3  95 

Wire  Fencing. 

Galv.2barb,21&5in.apart       \.         ., 
"4      "    4  &  6  "       "  J*         ** 
"    Plain  twist,  all  deld  331*      4 
"    Steel  thorn  and  rib- 
bon   4}        5 

"Lock  Barb,"  4  point 0  C4$  ■ 

Ditto  Glidden  2  point 0  04$ 

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points 0  04} 

Steel  staples  0  03J  0  04 

Terms,  60  days  or  2  per  cent,  in  30 
days. 

Wire  Cloth. 

Ordinary,  discount  2b  p.c. 

Painted  Screen,  p.lOOsq  ft    185    190 

Wrenches. 
Acme,  35  to  37$  per  cent. 
Agricultural,  70  and  5  to  70  and  10  p  c 
Standard,  dis.  60,  60  &  lOp. c. 
Coe'sGen'ne, dis.  32$  to  35 p.  c  dis. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    ..    2  00   3  01 

"         S.,  per  doz 5  80    7    0 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each 3  40 

Pocket,  perdoz 125    200 


TRADE  MARK  FOR 


Simpson,  Hall,  Miller  &  Co., 

1 6  and  1 8  DeBresoles  St.,  Montreal. 


HOLLOW   WARE. 


REGISTERED 
TRADE  MARK  FOR 

®\W?.R06EHS.& 
Manufacturers  of  the  knives, forks.spoons 

Finest  Quality  Electro-Plated  Ware. 

And    Sole    Manufacturers    of    the    Celebrated 

WM.  ROGERS'  Knives,  Forks,  Spoons,  Etc.    a. j. whimbey. Manager 


RAZORS,      SCISSORS 


C/) 

> 

2 

h 
u 


FOX  CUTLERY  MFC.  C9 


BUTCHER'S    KNIVES 


NONE    GENUINE 
WITHOUT    THIS     LABEL 


SAW   GUMMERS. 

Price  $15,  complete. 

Will  gum  any  cross-cut  saw  ;  anyone  can 
work  it.  There  is  paying  work  for  a  saw 
gummer  in  every  town,  village  or  cross- 
roads in  Canada 


A.  B.  JARDINE  &  GO. 

Manufacturers  of  Blacksmith's  Tools  and 

Tube  Expanders, 

HESPELER,  ONT. 


You  wil    Insure  Success 

STOVE 


IN    THE 


Business,  by  selling 


44  Souvenir"  5toyes  and  J^anges 

They  are  Leaders  and  Sure  Profit  Makers. 

If  you  are  not  acquainted  with  the  superior 
merits  of  these  goods,  order  samples,  and 
you  will  lead  your  competitor  in  sales. 

The  Gurney-Tilden  Go.  Ltd, 

Successors  to  The  E.  &  C.  Gurney  Co. 

HAMILTON  -  -  ONTARIO, 

The  LARGEST  SHEAR  MANUFACTURERS  in  the  World.' 


288  .  . 
Different 
Styles 
and  Sizes 


i  Daily  .  . 
Production 
2,500  .  . 
Pairs  .  . 


CLAU88  SHEARS  and  SCISSORS  g??r?  * 

Highest  Medals  and  Diplomas  awarded  by  World's  Fair  judges. 

Clauss  Shear  Co. 

*     it7  Easetaide  Toronto,  ont. 


FACTORY  : 
FREMONT,  OHIO 


LIQUID 
GLUE 


IS    THE    BEST 


THE  ART  METROPOLE,  Agents. 

131  Yonge  Street,  TORONTO. 


"DURHAM 


OUR  SALES  OF 

»   Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  others 
Try  it  and  be  convinced 

Sole  Consignees  for  Canada, 

IWRAE  &  CO.,  OTTAWA 


Dominion  Wire  Mnfg.  Co.,  ^ 


imited) 


27  Front  St.  East,  Toronto,  Ont.  1  85  St.  James  St ,  Montreal,  Que. 

WORKS  AT  IiACHINE,  QUE.,  Near  Montreal. 
MANUFACTURERS  OP  BEST   QUALITY 


SI 


2  and  4  Barb 
Plain  Twist  and 
Strip  Fencing 

And  Staples  for  same. 


Iron,  Steel, 
Brass,  and 
Copper .  . 


Wire 


Write  for  Prices  and  Discounts. 


"Crescent"  Coat  and  Hat  Hooks. 

Supplied  in  Coppered,  Japanned,  and 
Tinned  Steel  Wire,  also  in  Brass  Wire. 
Best  Selling  Hook  made.    Trt  It. 


Wire  Nails,  Wood  Screws, 
and  Jack  Chain. 


Do  We  Sell  Lamps ! 


Well  rather,  and  all  through 
the  year.  Not  only  a  little 
spurt  during  the  fall  like  the 
other  fellows,  but  all  the 
year  round. 


We  have  some  nice 


JOB  IiOTS 


Now.     Do  you  want  one  ? 

Write  for  lists  and  colored 
cuts. 


Gowans,  Kent  &  Co. 

Toronto  and  Winnipeg. 


Only  Rubber  Factory  in  Toronto, 


H.  T>.  Warren,  Pres.-Trsas. 
Chas.  N.  Candee,  Secy. 


CI 


GUTTAPERCH " 


BRAND    OF 


SPIRAL   PACKING 

ANTI-FRICTION,  SELF-LUBRICATING 

Neatly  packed  in  14  in.  telescope  boxes,  12  feet  to  the  coil  and 
each  size  in  a  separate  box.  Full  directions  for  use  accompany  each 
box.  Most  perfect,  convenient  and  economical  Piston  Packing. 
Stock  sizes  3-16,  1-4,  5-16,  3-8,  7  16,  1-2,  9  16,  5-8,  11-16,  3-4,  13-16, 
7-8,  15-16,  1  inch.     Will  not  deteriorate  in  stock. 

Price  per  lb.  $1.20.     Special  Discount  to  Dealers. 

THE  GUTTA  PERCHA  AND  RUBBER 
IVTFG  CO. 

OF  TORONTO,  LIMITED. 

61-63  FRONT  STREET  W.,  Toronto. 


THE     BEST 

Lawn    Mower 

IN  THE  MARKET. 


Improved  for  1894. 

10K  in.  Wheel. 

12,  14,  16,  18  and  20  in. 


^ 


The  ^% 


Patented  in  England  May  15th,  1893 
"         "  Canada      "      29th,    " 
"         "  United  States  Dec.  12th,  1893 


4? 


For  Sale  by  all  Wholesalers. 


Manufactured  by  .... 

A.  R.  WOODYATT  &  CO. 

GUELPH,  CANADA. 


'«»*»;„,„„ 
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MAGNOLIA  METAL 


IN     USE    BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST    ANTI-FBICTION    METAL    FOR 

High-Speed  Engine,    Dynamo,    Rolling-Mill,   Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL   CO., 


London  Office:  75  Queen  Victoria  St. 
Chicago  Office  ;         Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortland  Street.  NEW  YORK. 


R  World  Beater 


WE  have    pleasure    in   advising  the 
trade  that  we  have  been  appointed 
sole  agents  for  the  Dominion  for 
these  celebrated  goods,  and  will  carry  a  f 

complete  stock  of  all  colors  in  the  differ-  f 

ent   size  pack  iges.       Send    for  sample  # 

cards  and  particulars.     All  orders  given  f^zi 

prompt  and  careful  attention.     The  lib-  **?* 
eral  advertising  of  the  Aspinall  Enamel,  f 

Limited,  makes  this  a  profitable  line  to  * 

handle      It  will  henceforth  be  more  vig-  f 

orously  pushed  than  ever.      .     .     . 


"Aspinall's  Enamel" 

The  world  renowned  paint  for  renovat- 
ing everything.  The  original  Enamel, 
imitated  by  all  other  makers. 


MANUFACTURED   BY 


ASPINALL'S  ENAMEL,  LIN|lfED 


NEW  CROSS,  LONDON,  S.  E. 


Walter  H.  Cottingham  &  Co. 

MONTREAL 


WHOLESALE    AGENTS 


Fine  Paints  and  Varnishes. 


Arthur  B.  Lee,  President. 

Importers  of 

BAR  I  RON,  STEEL, 
BOILER  PLATE, 

SHELF  AND  HEAVY 

HARDWARE 


LIMITED 


RICE  LEWIS  &  SON 

A.  Burdett  Lee,  V.  P.  and  Treas. 

Mantels 
Grates 
Tiles 

CUTLERY 


Fine  Builders'  Hardware. 


Cor.  King  and  Victoria  Streets 


TORONTO, 


Copper  Cider  Kettles 

(BRAZED   AND    HAMMERED.) 


PLATE  237. 


PRICES  ON  APPLICATION. 


CORRESPONDENCE  SOLICITED. 


MANUFACTUBEBS   OF 


Brewers,  Distillers, 
Confectioners  .  .  . 
Varnish  Makers 
Plumbers  and  Marine 


Copper  Works 


The  Booth  Copper  Co. 


Formerly 

Booth  &  Son. 


,22«£«&.,.  TORONTO 


THE  ABOVE  CUT  REPRESENTS  THE 

McGuire  Patent  Stove-pipe  Thimble 

It  is  the  same  cut  we  have  used  in  advertising  and  illustrating  this  Thimble 
lor  the  last  eight  years.  We  desire  to  inform  our  customers,  and  the  trade  in  gen- 
eral, that  we  have  been  and  still  are  the  sole  manufacturers  of  this  Thimble  in 
Canada,  the  reputation  of  which  is  so  well  established.  No  other  persons  whatever 
have  been  licensed,  under  the  patents  covering  this  Thimble,  to  manufacture  it 
Anyone  infringing  will  be  prosecuted.  And  to  beware  of  those  who  represent  they 
sell  McGuire's  Star  Thimbles,  who  have  no  right  whatever  to  manufacture  the 
same  and  cannot  possibly  supply  the  genuine  article. 


Kemp  Manufacturing  Co. 


TORONTO,  ONT. 
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A    PRACTICAL   JOURNAL    FOR   THE    WROUGHT,    CAST,    STAHPED, 
SHEET   AND  SPUN    METAL   TRADES. 


Published  Weekly. 


$2.00  a  Tear. 
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J.  S.  McLEAN, 

President. 


HUGH  C.  McLEAN, 

Sec.-Treas 


THE  J.  B.  McLEAN  PUBLISHING  COMPANY, 

FINE  MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 

HEAD  OFFICE:  -  -  10  Front  St.  E. 

MONTREAL  OFFICE  :         •  140  St.  James  St. 

E.  Desbarats,  Manager. 

NEW  YORK  OFFICE  :     Room  41,  Times  Building. 

Roy  V.  Somervllle,  Manager. 
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Canadian  Government  Offices, 

17  Victoria  St.,  London,  S.W. 
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John  Cameron,  General  Subscription  Agent. 


It  is  expected  that  the  binder  twine  fac- 
tory which  the  Dominion  Government  pro- 
poses to  start  at  the  Kingston  Penitentiary 
will  be  in  operation  seme  time  next  month. 
With  that  end  in  view,  the  placing  of  the 
necessary  machinery  is  being  rapidly  pushed. 
Some  35  or  40  hands,  it  is  expected,  will 
be  employed.  The  undertaking  is  naturally 
not  looked  upon  with  favor  by  either 
the  regular  cordage  manufacturers  or  those 
who  sell  it.  An  illustration  of  how  a  little 
thing  can  disturb  was  apparent  last  season 
when  the  binder  twine  manufactured  at  the 
Central  Prison,  Toro  nto,  was  placed  on  the 
market.  With  the  establishment  of  this 
factory  at  the  Kingston  Penitentiary  another 
disturbing  element  will  have  been  created. 
The  binder  twine  factory  at  Port  Hope  has 
already  anticipated  this  by  closing  down. 
This  factory  employed  90  hands  last  winter, 
and  at   the  time  it   closed  down   some  50 

people  were  employed  there. 
*  *  * 
'  It  is  patent  to  everyone  that  the  para- 
mount object  of  the  Dominion  Government 
in  establishing  a  binder  twine  factory  at 
Kingston  is  to  share  with  the  Ontario  Gov- 
ernment the  honor  of  supplying  the  farmer 
with  cheap  twine.  So  far  so  good.  Political 
parties  are  entitled  to  manoeuvre  and  out- 
manceuvre  each  other  to  their  hearts'  delight 
as  long  as  the  public  interests  do  not  suffer. 
When  they  do,  however,  it  is  time  to  cry 
halt.  And  it  is  evident  in  the  present  in- 
stance that  Jiey  do.     The  question  of  prison 


labor  is  a  difficult  one  of  solution.  The 
convicts  must  be  employed,  and  that  too 
at  something  which  will  help  lighten  the 
burdens  of  the  taxpayers  who  have  to 
pay  for  their  keep  during  incarceration. 
But  one  safe  and  reasonable  principle  may 
be  safely  laid  down  :  Convict  labor  should 
as  far  as  possible  be  employed  on  such 
works  or  on  production  of  such  mater- 
ials that  would  not  otherwise  be  un- 
dertaken. It  is  obvious  that  the  man- 
ufacture of  binder  twine  does  not 
come  within  the  purview  of  either. 
There  are  factories  in  this  country  who  have 
vested  rights  here.  The  profits  they  are 
getting  are  not  excessive  ;  the  competition 
is  too  keen  to  make  that  possible.  Then 
besides  the  manufacturers  there  are  the  job- 
bers and  retailers  who  handle  the  twine. 
They  have  interests,  it  must  be  remem- 
bered ;  the  taking  of  the  sales  out  of  their 
hands  means  so  much  less  remuneration. 
Even  if  the  authorities  would  sell  the  twine 
at  the  market  price  it  would  not  be  so  bad. 
But  what  they  aim  to  do  is  to  supply  the 
farmer  with  an  article  at  as  near  the  cost 
price  as  possible.  Now  it  is  evident  that  the 
producer  who  has  no  salaries  to  pay,  and  only 
provides  the  coarsest  of  garments  and  the 
plainest  of  food  for  his  laborers,  can  turn 
out  an  article  much  cheaper  than  he  who 
pays  regular  wages  to  his  employees.  This 
is  about  the  situation  in  regard  to  free  and 
convict-made  binder  twine.  And  in  under- 
taking what  they  have,  both  the  Dominion 
and  Ontario  governments  are  extending  a 
principle   which    they  have  carried  too  far 

alieady. 

+        *        * 

The  brain  of  the  advertising  fakir  never 
resteth.  When  one  scheme  has  run  its 
course  another  is  evolved  and  trotted  out  to 
catch  the  unwary  merchant  and  bring 
shekels  to  the  pocket  of  its  originator.  The 
harder  times  get  the  sharper  seems  to  be- 
come the  inventive  faculties  of  the^e  fakirs 
Consequently  they  have  always  some  scheme 
afloat  which   will  bear  the  dollars  from  the 


pockets  of  their  victims  to  their  own.     The 
latest  development   in   this  line   is  what  is 
termed   the   catalogue  fake.      It   cannot  in 
principle   be  said    to  be   altogether   a  new 
scheme  ;  it  is  an  old  one  resurrected.     The 
victims   are   selected   principally    from   the 
wholesale    houses,     other    kind    of    game 
being     taken     when     the     desired    species 
is   not    obtainable.    The    modus   operandi 
is    to  induce  a   wholesale  house   to  take  a 
few    thousand    copies    at    a    given    price, 
said   wholesale   house    to    have    the  privi- 
lege of  inserting  other  advertisements,  not 
of  the  same  line  of  trade,  in  the  catalogue. 
The  victim  that  bites    at  this    bait    is,  of 
course,  tc  make  much  money  out  of  the  ven- 
ture, that  is,  of  course,  according  to  the  soft 
blandishments    of    the    advertising    fakir. 
How  much  money  is  to  be  made  out  of  such 
schemes  might  be  ascertained  from  a  peep 
into  the  storerooms  of  some  Toronto  whole- 
sale merchants,  where  are  piled  up  thousands 
of  dusty  pamphlets,  monuments  to  the  "mo- 
ments of  weakness  "  when  they  were  caught 
by  similar  schemes.     There  is  no  money  in 
such   schemes   for   anybody — excepting,   of 
course,  the  fakir — much  less  the   ordinary 
merchant,  whose  regular  business,  just  now 
particularly,  demands  all  his  attention.     To 
divide  his  energies  at  any  time  is  not  a  wise 
thing  for  a  merchant  to  do,  and  it  is  foolish- 
ness for  him  to  do  so  when  it  is  with  the  ob- 
ject of  chasing  some  will  0'  the  wisp  set  lose 
by  an  advertising  fakir.    The  happy  hunting 
ground  of  these  catalogue  fakirs  is  at  the 
moment  the  United  States,  but  it  is  pretty 
safe  guessing   that  Canada  will  sooner  or 
later  receive  a  visit  from  them  ;  and  for  the 
merchants  of  this  country  to  be  forewarned 

is  to  be  forearmed. 

*        *        ♦ 

Every  merchant  should  make  it  a  rule  to 
answer  his  letters  promptly.  Most  unde- 
sirable of  all,  next  to  a  reputation  for  being 
bad  pay,  is  a  name  for  being  slow  in  the 
matter  of  answering  correspondence.  In 
fact  the  two  may  be  said  to  go  hand  in  hand. 
As  far  as  possible  letters  should  be  answered 
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the  day  on  which  they  are  received.  This  is 
business-like.  Even  if  the  letter  be  in  re- 
gard to  a  disagreeable  subject  this  rule 
should  obtain.  Sometimes  it  may  be  in  re- 
gard to  an  account  which  is  past  due,  pay- 
ment of  which  is  being  pressed,  but  which 
the  merchant  is  unable  to  liquidate  owing 
to  the  slowness  with  which  payments  are 
coming  in.  But  even  this  shou'd  be  no  ex- 
cuse for  allowing  the  creditor's  letter  to  go 
by  the  board.  In  fact  that  is  all  the  more 
reason  for  the  reply  being  prompt.  To 
treat  letter  after  letter  with  silence,  as  is  too 
often  done,  is  irritating  in  the  extreme,  and 
to  a  creditor  particularly  so.  Just  as  a  soft 
answer  turneth  away  wrath,  so  a  prompt  re- 
ply to  a  letter  tends  to  make  the  creditor 
more  lenient  than  he  otherwise  would  be, 
while  the  opposite  is  the  natural  result  when 
the  debtor  is  negligent  in  the  matter  of  letter 
writing.  A  good  plan  for  merchants — and 
in  fact  everybody  for  that  matter — to  adopt 
would  be  to  set  apart  a  certain  pigeon-hole, 
file,  or  receptacle  of  any  kind,  for  letters 
which  are  to  be  answered  that  day  ;  and 
make  the  carrying  out  of  the  rule  binding 
upon  yourseF.  In  fact  there  should  be  sys- 
tem in  answering  letters  as  well  as  in  any- 
thing else,  and  the  merchant  who  has  not 
such  should  inaugurate  one  before  the  sun 
goes  down. 


IMPORTERS  ON  THEIR  METAL. 

THE  importers  at  the  port  of  New  York 
have  a  grievance  just  now  against  the 
government  which lsexercising  them  a 
good  deal.  For  nearlysix  years  the  importers 
have  been  allowed  to  pay  duties  by  cheque. 
Now  the  contipuance  of  this  privilege  has 
been  denied  them;  and  all  because  of  the  oc- 
currence of  one  irregularity.  The  character  of 
the  irregularity  was  this  :  A  custom  house 
broker  took  invoices,  during  the  rush  at  the 
close  of  business,  belonging  to  people  he 
was  not  representing,  made  a  continued  list 
of  them  in  connection  with  his  own,  drew  a 
total,  and  handed  the  cashier  currency  and 
cheques  equivalent  to  such  total.  One  of 
the  cheques  represented  simply  so  much 
cash,  and  was  not  accompanied  by  its  own 
invoice.  In  the  ordinary  course  of  business 
the  collector  indorsed  this  cheque,  and,  not- 
withstanding that  it  was  shown  that  a  forged 
withdrawal  order  had  been  obtained  against 
it,  and  that  actually  no  invoice  had  been 
presented  with  it,  Judge  Lacombe  ruled  that 
the  fact  that  the  collector  had  indorsed  the 
cheque  was  a  sufficient  receipt  that  particu- 


lar duties  had  been  paid.  It  was  this  de- 
cision that  led  the  government  to  imme- 
diately revoke  the  cheque-paying  privilege. 
This  the  importers  claim  is  both  unjust  to 
themselves  and  inimical  to  the  interests  of 
the  Treasury  Department  ;  and  they  are 
agitating  for  a  return  to  the  old  order  of 
things.  In  the  meantime  they  have  assumed 
a  waiting  attitude,  liquidating  only  such  in- 
voices as  they  urgently  need. 

An  interesting  phase  of  the  differences  be- 
tween the  importers  in  New  York  and  the 
government  is  that  the  Treasury's  receipts 
of  gold  are  likely  to  fall  off  materially,  for 
the  importers  avow  that  they  will  not  run 
the  risk  or  the  inconvenience  consequent 
thereto  of  carting  gold  to  the  custom  house 
and  there  counting  it  out  for  the  payment 
of  duties.  Furthermore,  they  stand  the 
chance  of  having  some  of  the  gold  rejected 
for  not  being  the  exact  weight.  As  a  result 
of  this  retaliation  the  gold  payments 
have  dropped  to  insignificant  proportions, 
while  the  receipts  at  the  custom  house 
have  become  unusually  small.  The  cause 
of  the  importers  is  being  ably  championed 
by  the  New  York  Journal  of  Com- 
merce. "The  requirements  of  business 
as  well  as  the  Treasury's  need  for  all 
the  gold  it  can  get,"  says  that  paper, 
"weigh  so  strongly  in  favor  of  a  prompt  re- 
turn to  the  cheque  system  that  it  will  doubt- 
less be  accomplished,  but  so  long  as  there  is 
any  hesitation  about  it  at  the  custom  house 
or  at  the  department  at  Washington,  im- 
porters and  all  concerned  should  keep  up 
their  protest."  In  another  article  the  same 
paper  said  that  "  the  form  of  payment  that 
is  good  enough  for  all  commerce — especially 
when  guaranteed  by  a  bank  endorsement — 
ought  to  be  good  enough  for  the  govern- 
ment." The  collector  of  the  port,  who  seems 
to  recognize  the  inconvenience  it  not  the  in- 
justice of  the  new  order  of  things,  has  de- 
vised a  plan  which  he  feels  will  relieve  him 
of  responsibility  and  at  the  same  time  do 
away  with  the  transportation  of  actual  cash 
to  the  custom  house.  This  plan  contemplates 
the  deposit  by  banks  of  money  the  same  as 
under  the  old  system,  but  instead  of  the  im- 
porter drawing  a  cheque  on  his  bank  in  favor 
of  the  collector,  and  the  bank  certifying  it, 
the  collector  proposes  that  the  importer  shall 
draw  the  cheque  in  favor  of  the  bank  and  the 
bank  in  exchange  shall  furnish  the  importer 
with  a  draft  on  the  money  deposited  at  the 
sub-treasury.  With  this  draft  the  importer 
can  pay  his  duties.  The  importers  seem 
satisfied  with  the  plan,  but  it  has,  of  course, 
yet  to  receive  the  endorsation  of  the 
Treasury  Department,  and  negotiations  are 
now  pending  with  that  end  in  view. 


ARRANGEMENT  IN  THE  STORE. 

DID  you  ever  go  into  one  of  those 
rusty,  ramshackle  hardware  stores, 
which  are  badly  lighted,  badly  ar- 
ranged, in  fact  show  a  total  disregard  for 
order  or  attempt  at  neatness  ? 

We  have  seen  many  of  this  class,  though 
there  are  not  so  many  now  as  there  used  to 
be.  Coils  of  rope  that  used  to  be  left  on  the 
floor  outside  the  counter  for  the  customer  to 
fall  over,  or  the  nail  keg,  with  its  track  of 
nails  that  could  be  traced  to  the  scales,  are 
all  disappearing.  The  parafine  oil  barrel 
that  used  to  stand  on  chocks  in  the  store, 
and  whose  blue  paint  invariably  came  off  on 
the  lady  customer's  dress,  or  the  seat  of  the 
small  boy's  pantaloons,  has  disappeared, 
and  no*  finds  a  place  in  the  cellar  or  back 
shed. 

The  habit  of  hanging  steel  ware,  such  as 
spades,  shovels,  etc.,  to  the  ceiling,  which 
barely  cleared  the  heads  of  customers,  and 
made  the  store  seem  low  and  stuffy,  is  also 
almost  a  thing  of  the  past.  In  fact  hard- 
ware men  are  waking  up  to  the  fact  that  the 
public  have  no  wish  to  deal  in  a  store  where 
their  clothes  are  in  jeopardy  of  being  tar- 
nished, and  their  noses  assailed  with  offens- 
ive smells. 

There  has  been  a  great  improvement 
within  the  past  few  years  in  the  general  ap- 
pearance of  the  country  and  city  retail  hard- 
ware stores.  Their  exterior  appearance  is 
improved,  owing  to  the  increased  interest 
taken  in  window  dressing,  but  the  dealer 
must  not  stop  at  the  show  window.  The 
customer  who  is  most  attracted  by  a  neat 
window  display  is  likely  to  be  the  very  one 
who  will  be  first  to  notice  uncleanliness  and 
slovenliness  in  the  keeping  of  your  stock  and 
the  general  appearance  of  the  interior  of 
your  store. 

A  Hardware  representative  was  recently 
shown  through  J.  Woodworth's  hardware 
store,  842  Yonge  street.  This  store  he 
found  to  be  one  of  the  neatesi  in  the  city, 
and  is  fitted  with  numbers  of  devices,  both 
original  and  otherwise,  for  the  perfect  keep- 
ing and  easy  handling  of  stock. 

"You  see,"  said  Mr.  Woodworth,  "we  do 
everything  systematically,  and  make  it  a 
practise  to  return  things  to  their  place  after 
serving  customers." 

The  habit  of  leaving  goods  on  the  counter 
is  a  habit  that  is  somewhat  common,  and 
which  is  not  only  shiftless,  but  also  entails  a 
large  loss  to  the  proprietor  in  the  course  of 
the  year.  Many  goods,  more  especially 
builders'  hardware,  come  in  packages  and 
small  cardboard  boxes,  and  are  comprised 
of  several  different  parts,  and  have  screws, 
etc.,  to  match.  These  small  parts  are  con- 
tinually being  lost  through  neglect  in  not 
returning  them  immediately  to  their  boxes 
and  shelves,  and  when  the  time  comes  to 
take  stock  the  merchant  finds  himself,  con- 
sequently, in  possession  of  a  lot  of  incom- 
plete lock   sets,    door   springs,  etc.      Seel 


HARDWARE. 


goods,  such  as  spades,  shovels,  hay  fork?, 
etc.,  should  not  be  placed  so  as  to  rest  on 
the  floor.  Snow  and  rain  oft  wet  coats  in 
winter,  and  the  spray  from  the  sprinkler  in 
the  hands  of  the  shop  boy  or  assistant  in 
summer,  are  likely  to  fall  on  them  and  tar- 
nish or  rust  them.  Of  course  that  does  them 
very  little  harm,  but  it  will  be  found  a  draw- 
back when  you  come  to  sell  the  article  in 
question,  and  will  easily  supply  an  excuse 
for  the  customer  to  beat  down  your  price. 
Glass  is  another  commodity  that  is  often 
neglected,  and  consequently  a  lot  is  often 
wasted.  You  will  often  see  a  lot  of  broken 
glass  standing  in  a  corner  at  the  back  of  a 
store,  covered  with  dust,  and  the  edges 
smeared  with  putty.  This  glass  should  be 
cut  into  the  different  sizes  that  are  usually 
in  demand.  A  person  always  likes  to  think 
he  is  getting  new  goods,  and  will  expect  a 
reduction  should  he  see  you  supplying  him 
with  anything  that  has  been  used.  Cutlery 
is  another  line  that  has  need  of  careful 
handling,  and  which,  if  handled  with  sweaty 
or  oily  hands,  and  replaced  in  the  show 
cases,  get  tarnished,  and  of  course  unsale- 
able. 

A  lesson  in  the  handling  of  cutlery  will  be 
learned  from  the  travelers  who  carry  this 
line.  Observe  how  careful  they  are  in  hand- 
ling their  samples.  They  always  avoid  as 
much  as  possible  touching  the  silver  or  silver 
plated  tips  on  the  handle,  and  invariably  use 
a  coin  for  opening  the  knife  and  thereby 
avoid  tarnishing  the  blade. 

Nails,  iron  washers,  bolts,  nuts,  etc.,  are 
also  liable  to  be  mixed,  owing  to  being 
dropped  from  the  shovel  or  scoop  on  the 
way  to  the  scales,  and  being  swept  up  and 
placed  iD  the  wrong  bin  or  keg.  All  these 
little  things  cause  considerable  loss  in  the 
course  of  a  year.  A  few  screws,  a  stove  bolt, 
perhaps  a  portion  of  door  bolt  or  the  es- 
cutcheon oft  some  lock  set  is  swept  out  with 
the  rubbish  this  morning,  some  other  little 
thing  goes  the  same  way  to-morrow,  and 
thus,  through  neglect,  the  merchant  not  only 
loses  many  customers,  but  also  finds  at  the 
end  of  the  year,  that  there  is  missing  much 
stock  that  can  never  be  accounted  for.  The 
remedy  for  all  this  loss  of  stock  and  patron- 
age lies  in  having  a  system,  and  sticking  to 
it,  and  adhering  strictly  to  the  old  proverb, 
"  A  place  for  everything  and  everything  in 
its  place." 


THE   BRITISH   IRON   OUTPUT. 

AN  iron  trade  circular  received  recently 
by  a  Montreal  commission  firm  re- 
fers to  an  address  made  to  the 
British  Iron  Trade  Association  with  regard 
to  British  vs.  the  American  iron  industry. 
The  conclusions  arrived  at  by  Mr.  Jeans,  the 
gentleman  who  delivered  the  address,  is  that 
Great  Britain  has  not  only  lost  its  supremacy 
as  the  iron  manufacturer  of  the  world,  and 
as  the  first  producer  of  steel  and  manufac- 
turer of  rolling  mill  products,  malleable  iron, 


pig  iron,  etc.,  but  also  as  the  principal  iron 
ore  producing  country  of  the  world. 

Taking  some  figures  from  the  return  in 
question,  giving  the  relative  production  by 
the  leading  countries  of  the  world  in  various 
forms  in  1877,  and  comparing  them  with  a 
year  ago,  quite  a  change  in  the  relative 
standing  is  found  between  the  years  of  the 
Paris  Exposit  on  in  1877  and  the  World's 
Fair  year  in  Chicago.  The  following  table 
will  show  this  plainly  : — 

1877.  1892. 

Tons.  Tons. 

United  States. .  .2,066,000  9,157,000 

Great  Bri  ain  .  .  .6,608,000  6,616,000 

Germany 1,614  000  4  793,000 

France 1,453  000  2,023,000 

Belgium 490,000  768,000 

Austra- Hungary     400,000  935,000 

Russia 450  000  91 5,000 

Spain 43,000  179,000 

Italy 24,000  12000 

Sweden 351,000  491,000 

Other  countries         60,000  90,000 

Total 13,559,000      25,979,000 

The  increase  in  the  world's  production  of 
pig  iron,  etc.,  is,  therefore,  12,420,000  tons, 
or  91.6  per  cent.,  and  between  1877  and 
1893  tne  United  States  has  taken  the  lead 
in  the  iron-producing  countries  of  the  world. 
In  1877  the  percentage  of  the  world's  make 
contributed  by  the  United  States  was  15.3, 
whereas  in  1893  it  was  35.2;  while  Great 
Britain,  instead  of  giving  a  percentage  of 
production  of  48.9  as  in  1877,  only  gives  a 
percentage  of  25.4  in  1893.  Germany,  on 
the  other  hand,  shows  a  steady  advance 
which  bids  fair,  if  that  country  improves  in 
the  same  ratio  during  the  next  decade,  to 
make  it  a  dangerous  rival  of  Great  Britain 
also  In  1877  Germany  contributed  11.9 
per  cent,  of  the  world's  output,  whereas  in 
1893  she  contributed  184.  In  other  words, 
where  the  United  States  shows  an  increase 
of  343  per  cent,  in  the  make  of  pig  iron  be- 
tween 1877  and  1892,  and  Germany  197  per 
cent,  in  the  same  period,  the  increase  in  the 
output  in  Great  Britain  in  the  interval  men- 
tioned has  been  onlyo.  1  per  cent.  Accord- 
ing to  these  figures  the  British  iron  industry 
has  practically  stood  still,  while  that  of  its 
two  principal  rivals  has  advanced  literally 
by  leaps  and  bounds.  In  1878  Great  Britain 
produced  almost  one-half  the  total  make  of 
pig  iron  throughout  the  world,  but  in  the  year 
preceding  the  Chicago  Exposition  it  pro- 
duced only  one-fourth  of  the  world's  total 
production,  and  no  other  country  except 
Italy  had  fallen  off  within  the  interval. 
Seventeen  years  ago  only  about  8  per  cent. 
of  the  total  British  output  of  pig  iron  was 
made  from  imported  ores,  while  in  1892 
more  than  20  per  cent  of  it  was  obtained 
from  iron  ores  of  foreign  origin.  In  the 
United  States  and  Germany,  England's 
chief  rivals  in  the  production  of  iron  and 
steel,  the  movement  has  been  in  the  oppo- 
site  direction,  both  of  the   latter  reducing 


their  use  of  foreign  ores  in  proportion  to  the 
total  requirements  and  increasing  in  con- 
sumption of  home  ores.  This  increasing 
dependence  of  Great  Britain  on  foreign 
sources  of  supply  to  the  extent  of  20  per 
cent,  of  its  total  requirements  is  considered 
by  many  leading  authorities  to  be  a  stand- 
ing menace  to  its  iron  industry. 


'TWILL    BOOM    SPORTING   GOODS. 


I 


•  6  TT'S  an  ill  wind  that  blows  nobody 
good."  The  much  talked  of  prize  fight 
which  came  off  in  Florida  last  week, 
will  undoubtedly  cause  a  great  increase  in 
demand  for  sporting  goods,  such  as  boxing 
gloves,  punching  bags,  etc.  In  the  United 
States, during  the  month  following  the  fight  in 
New  Orleans  between  Sullivan  and  Corbett, 
demand  for  these  goods  was  unusually  large. 
Wholesale  hardware  firms  in  that  country, 
who  carried  sporting  goods,  anticipated  the 
increased  demand,  and  stocked  up  heavily 
in  these  lines  to  meet  it.  The  fighting  and 
boxing  craze  was  widespread,  and  the  coun- 
try hardware  merchants,  most  of  whom 
carried  a  side  line  of  sporting  goods,  reaped 
the  benefit. 

The  Corbett  and  Mitchell  fight  will  do 
much  to  revive  the  interest  in  boxing, 
and  there  is  no  doubt  that  the  usual  increase 
in  demand  will  follow.  The  hint  to  the 
wide-awake  hardware  merchant  is  obvious. 


GOOD     FOR   HOUSEFURNISHINGS. 

RANGES  and  housefurnishings  should 
be  showing  signs  of  improvement  in 
Toronto.  People  are  reported  to  be 
house  moving  earlier  this  year,  owing  to 
numbers  of  houses  lying  empty,  and  the 
unusually  good  terms  that  landlords  are  of- 
fering. Many  houses  are  being  offered  rent 
free  until  May  the  1st,  the  owners  wishing 
to  protect  their  property,  and  also  make  sure 
of  a  tenant  during  the  coming  summer.  A 
Toronto  dealer  speaking  on  the  subject  to  a 
Hardware  representative  said :  "  We 
have  found  a  great  increase  in  demand  for 
housefurnishings,  and  last  week  we  sold 
ranges  to  three  different  persons,  all  of  which 
were  moving  now  instead  of  later,  as  they 
had  intended,  owing  to  unusually  good  terms 
that  were  being  offered  Dy  landlords." 


Railway  measures  will  constitute  the  ma- 
or  portion  of  the  private  bills  for  consider- 
ation by  Parliament  at  the  coming  session. 
To  day  a  novel  application  was  recorded. 
It  is  that  of  a  number  of  gentlemen,  for 
whom  Messrs.  Gillies  &  Macechen,  of  Syd- 
ney, are  acting,  asking  to  be  incorporated 
as  the  Boynton  Bicycle  Electric  Railway 
Company  of  Canada,  to  construct,  equip, 
and  operate  a  bicycle  electric  railway  from 
Winnipeg  to  Louisbourg,  Cape  Breton, 
with  power  to  acquire,  take,  and  use  water  • 
powers,  and  to  make  contracts  for  the  sup- 
ply of  electrical  power  for  the  operation  of 
the  railway,  etc. 


HARDWARE 


HARDWARE  MEN   AND  BICYCLES, 

HARDWARE  merchants  who  have  any 
intention  of  handling  bicycles  or  do- 
ing bicycle  repairing  during  the  com- 
ing summer,  will  do  well  to  look  around  now 
and  select  the  wheel  that  they  intend  to 
carry. 

This  is  the  season  when  manufacturers  are 
looking  for  agents  to  take  hold  of  their  re- 
spective wheels,  and  better  terms  may  be 
made  with  them  now  than  will  be  possible 
later  on,  when  you  are  likely  to  be  forestalled 
by  some  more  enterprising  merchant  in  your 
locality  carrying  other  lines. 

That  there  is  money  in  handling  the 
bicycle,  the  merchant  may  be  assured  of,  by 
the  fact  that  not  only  are  hardware  men 
commencing  to  handle  them,  but  dry  goods 
men  and  fancy  goods  dealers  are  all  accept- 
ing agencies.  The  department  stores  saw 
the  money  there  was  in  the  business,  and 
made  haste  to  add  bicycles  to  their  many 
other  lines,  and  this  week  we  hear  of  a  To- 
ronto dry  goods  firm  that  has  decided  to 
carry  a  line  of  bicycles. 

The  recent  business  dipression  in  the 
United  States,  and  the  enormous  growth  in 
the  demand  for  bicycles  in  the  Dominion, 
has  aroused  the  interest  of  the  American 
manufacturers,  and  they  are  commencing  to 
realize  the  profits  that  are  to  be  accrued  by 
placing  their  wheels  on  the  Canadian  mar- 
ket. Many  of  the"=e  firms  are  offering 
good  terms  and  sole  agencies  to  firms 
who  will  take  hold  of  their  goods  and 
push  them.  If  the  dealer  prefers  to  carry 
English  goods,  there  are  numbers  of  differ- 
ent grades  and  styles  to  choose  from.  Of 
course  it  must  be  left  to  the  dealer's  discre- 
tion what  style  and  what  grade  of  wheel  he 
will  carry;  and  great  care  should  be  taken  in 
the  selection. 

The  merchant  who  is  a  wheelman  himself 
is  more  likely  to  make  a  success  of  the  busi- 
ness, as  he  will  come  more  in  contact  with 
the  local  wheelman.  Then  such  an  one  will 
be  more  likely  to  take  an  interest  in  anything 
appertaining  to  the  pastime.  He  will  doubt- 
less be  called  upon  to  contribute  something 
to  the  prize  list  for  the  local  bicycle  races. 
Do  not  be  backward  in  responding  to  such  a 
request.  It  is  one  of  the  best  advertising 
investments  you  can  make.  There  is  an  old 
fisherman's  proverb  which  reads  :  "  Many  a 
man  who  cast  a  sprat  caught  a  mackerel." 
Do  not  try  to  carry  too  many  lines,  think- 
ing thereby  to  freeze  out  competition,  but 
after  selecting  the  machine  you  intend  to 
carry,  be  prepared  to  push  it  for  all  there  is 
in  it. 

The  merchant  who  undertakes  to  handle 
the  bicycle  must  be  prepared  either  to  hire 
a  clerk,  or  devote  a  good  deal  of  time  to  its 
sale  himself.  He  must  have  a  thorough 
knowledge  of  the  wheel  he  is  selling  and  be 
capable  of  talking  fluently  on  its  meiits  to  a 
prospective  customer  ;  for  he  will  find 
that  every  wheelman  knows  or  else  fancies 


he  knows  all  about  wheels  ;  and  as  a  bicycle 
is  seldom  purchased  without  considerable 
talk  both  from  the  merchant  aDd  the  customer 
as  to  its  merits  compared  with  other  wheels, 
it  is  therefore  needful  to  have  a  knowledge 
of  other  lines  besides  the  one  you  are 
carrying. 

Before  the  country  merchant  decides  on 
taking  up  the  sale  of  bicycles  he  should  be 
careful  to  note  whether  the  roads  in  his  vi- 
cinity are  fit  for  wheeling,  and  he  must  also 
be  prepared  to  go  actively  into  the  sale  of 
them. 

There  are  numbers  of  Toronto  hardware 
men  who  have  declared  their  intention  uf 
doing  bicycle  repairing  during  the  coming 
season,  and  believe  it  to  be  profitable.  Mer- 
chants in  smaller  towns  should  find  this 
business  even  more  profitable,  for  in  the  sea- 
son wheels  are  shipped  daily  to  the  city  to 
have  some  trivial  repair  done,  thereby  in- 
curring considerable  expense  and  loss  of 
time,  and  which  could  have  been  saved  had 
there  been  a  skilled  repairer  in  the  neigh- 
borhood. There  is  one  thing  that  it  will  be 
well  for  the  man  who  intends  doing  the 
work  to  remember  :  Bicycle  repairing  must 
be  done  neatly  and  strongly,  and  while  being 
moderate  in  your  charges,  it  will  never  pay 
to  do  what  is  known  as  a  cheap  job.  The 
extortion  that  is  now  being  practised  in  this 
particular  by  many  of  the  bicycle  stores  will 
allow  the  hardware  man  to  lower  the  prices, 
make  good  profits,  and  turn  out  a  good  job. 
Bicycles  are  essentially  a  part  of  the  hard- 
ware merchant's  stock,  and  it  lies  with  them- 
selves whether  they  are  going  to  allow  the 
dry  goods  or  fancy  goods  merchant  to  snap 
up  this  growing  and  profitable  business 
while  he  is  hesitating  whether  he  will  em- 
brace it  or  not. 


ALUMINUM  HOLLOW  WARE. 

IN  an  article  on  aluminum  prepared  for 
the  1892  volume  of  the  "  Mineral  Re- 
sources of  the  United  States,"  Capt. 
Alfred  E.  Hunt,  of  Pittsburg,  says  :  The 
production  of  cast  aluminum  hollow  ware 
has  just  been  started  as  a  new  industry  that 
will  undoubtedly  be  successful.  Aluminum 
teakettles  are  now  on  the  market,  and  alu- 
minum coffeepots  and  teapots  will  soon  fol- 
low. Hollow  ware  castings  have  been  suc- 
cessfully made  in  the  form  of  teakettles, 
with  only  one-sixteenth  inch  thickness  of 
metal  in  the  walls  of  the  kettle,  which  is  a 
remarkable  evidence  of  the  good  casting 
qualities  of  aluminum.  Another  advantage 
which  may  be  incidentally  spoken  of  here  is 
that  these  castings  are  more  malleable  than 
those  of  any  other  metal.  Thin  castings  of 
aluminum  teakettles  have  been  hammered 
in  and  bent  almost  double  before  breaking. 
The  Smith  pressure  casting  process  has 
been  very  successfully  used  for  casting  alu- 
minum articles  by  the  Passaic  Art  Casting 
Company,  of  Passaic,  N.J.  By  this  process 
the  finest  details  of  the  engraving,  chased 


and  repousse  work  are  brought  out  in  alu- 
minum castings  with  a  finish  equal  to  that 
of  electrotypes.  Molds  either  of  sand  or  of 
a  liquid  plaster  of  paris  composition  are 
made  in  as  flat  a  shape  as  possible,  so  that 
they  may  be  piled  on  top  of  each  other ;  the 
gates  from  each  mold  leading  to  a  central 
sprue.  The  effective  penetration  of  the 
molten  aluminum  to  every  part  of  the  matrix 
is  secured  by  the  collection  and  temporary 
detention  of  the  entire  charge  of  molten 
metal  in  a  suitable  holder  above  the  molds, 
where  a  prompt  and  continuous  transfer  of 
the  molten  metal  from  the  bottom  of  the 
holder  to  the  matrix  cavities  is  obtained  by 
the  aid  of  increasing  the  pressure  at  the  rear 
and  decreasing  the  pressure  in  front  of  the 
advancing  stream  of  molten  metal  by  means 
of  a  piston  covered  with  asbestos,  which  fits 
closely  into  the  cylinder  above  the  receiver 
for  the  molten  metal,  the  mold  itself  being 
air  tight  and  in  connection  with  the  vacuum 
tank  of  an  air  pump.  A  thin  diaphragm  of 
asbestos,  used  to  hold  the  molten  metal  in 
the  receiver  before  it  enters  the  mold,  is 
burst  by  the  pressure  placed  upon  the  metal 
by  the  piston,  allowing  it  to  flow  suddenly 
into  every  minute  cavity  of  the  mold.  Ex- 
tremely light  and  sharp  aluminum  castings, 
having  a  remarkab'e  solidity  and  freedom 
from  blow  holes,  are  obtained  by  this  process. 


HAMILTON'S  FACTORIES 

The  majority  of  the  large  factories  in  the 
city  are  running  as  usual,  most  of  those  that 
were  closed  for  repairs  and  stock-taking 
having  started.  Some  of  the  foundries  are 
not  running  yet,  but  they  will  be  in  opera- 
tion before  long.  Bowes,  Jamieson  &  Co. 
will  start  on  Monday  morning.  Burrow, 
Stewart  &  Milne  intended  to  have  started  a 
week  ago,  but  they  will  be  unable  to  com- 
mence till  February  5,  not  having  yet  com- 
pleted stock-taking  and  making  the  neces- 
sary repairs  to  the  machinery  for  the  coming 
year.  Gurney-Tilden  Co.  will  probably  re- 
sume operations  on  Wednesday  or  Thurs- 
day, having  completed  stock-taking  and 
making  customary  repairs  for  the  next  year; 
but  Copp  Bros,  will  probably  not  commence 
operations  till  about  February  12. — Hamil- 
ton Herald. 


A  HINT  TO  ADVERTISERS. 

I  once  had  occasion  to  advertise  some 
Japanese  salt  cellars.     The  ad.  read: 

"  One  hundred  decorated  Japanese  salt 
cellars  reduced  from  10c.  to  5c.  each." 

They  didn't  sell— not  even  one.  A  few 
days  later  I  tried  it  again.     I  said: 

"Just  20  sets  of  genuine  Japanese  indi- 
vidual salt  cellars,  six  in  a  set,  packed  in 
neat  pasteboard  boxes,  at  30c.  a  set.  Only 
one  f  et  to  a  customer." 

If  we  had  had  200  sets,  instead  of  20,  we 
could  have  sold  them.  The  last  line  was 
what  did  it. — C.  A.  Austin,  in  Printers'  Ink. 


HARDWARE. 
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WESTERN  IRON  TRADE. 

'HE  Iron  Trade  Review  of  Jan.  25 
says :  "  By  putting  stress  on  the 
tonnage  of  orders  week  by  week,  and 
taking  no  account  of  the  still  unem- 
ployed productive  capacity  that  is  causing 
a  steady  sagging  of  prices,  the  iron  trade 
is  able  to  report  betterment.  It  is  certain 
that  there  have  been  larger  sales  of  pig 
iron  in  the  past  week  than  in  either  of  the 
two  preceding,  and  the  inquiries  reported 
from  Eastern  and  Southern  markets  indicate 
that  buyers  are  more  willing  than  heretofore 
to    take     large    lots.      The  ■» 

Pittsburg  district,  which  has 
the  distinction  of  producing 
more  Bessemer  iron  in  the 
panic  year  than  in  1892,  is 
still  supplying  steel  for  all 
quarters,  and  cheap  Pitts- 
burg billets  have  cheapened 
all  products  that  start  with 
them.  A  large  sale  of  Pitts- 
burg billets  was  made  in  the 
East  last  week,  and  subse- 
quent smaller  transactions 
are  reported  on  the  basis  of 
$15.50  Pittsburg.  It  is  not 
so  surprising,  then,  that  an 
order  for  1,500  tons  of  light 
plates  has  been  taken  at 
1. 30c.  delivered  at  seaboard; 
that  beams  have  been  sold 
below  1.35c,  Pittsburg  ;  that 
even  Pittsburg  competition 
was  beaten  within  a  few  days 
on  a  structural  material  con- 
tract ;  that  a  sale  of  wire 
rods  has  been  made  at  $23, 
Pittsburg, and  that  wire  nails 
have  shaded  93c.  in  car  lots. 
It  seems  likely  that  the  build- 
ing demand  the  coming 
spring,  if  indications  at 
several  central  Western 
points  are  a  criterion,  will  furnish  the  mills 
with  large    tonnage." 


I 


PRESIDENT   BLAIN. 

F  ever  man  earned  the  Presidency  of  the 
Toronto  Board  of  Trade,  it  is  Mr.  Hugh 
Blain,  whom  his  brother  members  saw 
fit  to  elevate  to  that  position  on  the  20th  ult., 
without  opposition.  Mr.  Blain  became  a 
member  of  the  board  some  nineteen  years 
ago,  and  since  that  time  he  has  occupied  a 
foremost  place  in  its  deliberations.  After 
some  years  of  service  on  the  council,  he  was 
promoted  to  the  second  vice-presidency. 
This  was  in  1890,  and  he  held  the  office  for 
two  terms.  In  1892  he  was  elected  by  ac- 
clamation to  fill  the  vice-chair,  and  this 
office  he  has  held  until  his  confreres  invited 


AN  IMPORTANT  CHANGE. 

The  Aspinall's  Enamel  (Ltd.),  New  Cross, 
London,  S.E.,  until  lately  represented  by  I. 
H.  Hanson,  Montreal,  have  appointed  the 
well-known  paint  and  varnish  house  of  Wal- 
ter H.  Cottingham  &  Co.,  Montreal,  their 
sole  agents  for  the  Dominion  of  Canada.  A 
complete  stock  of  all  Aspinall's  celebrated 
goods  will  be  carried  by  Cottingham  &  Co., 
and  prices  will  rule  the  same  as  heretofore. 
"  Aspinall's  Enamel  "  has  a  world-wide  fame, 
and  in  the  hands  of  such  an  active  firm  as 
Walter  H.  Cottingham  &  Co.,  should  enjoy 
a  large  trade  in  this  country. 


him  to  accept  a  still  higher  honor — the  high- 
est in  their  gift— the  presidency. 

The  members  of  the  Toronto  Board  of 
Trade  are  to  be  congratulated  on  the  wis- 
dom of  their  choice.  The  presidential  line 
of  succession  has  been  a  brilliant  one,  in- 
cluded in  it  being  men  princes  in  the  mer- 
cantile and  financial  world;  and  it  will  not 
be  dimmed  by  the  accession  of  Hugh  Blain. 

Men  often  spring  into  positions  the  high- 
est gift  of  the  people,  not  because  of  any  in- 
herent ability  or  qualification  for  the  office, 
but  because  of  their  ability  to  create  notor- 
iety for  themselves.  But  the  Toronto  Board 
of  Trade  is  composed  of  calm,  cool,  far-see- 
ing business  men,  who  elect  their  officers 
because  of  their  especial  fitness  for  the  res- 


pective positions.  The  election,  therefore, 
of  Mr.  Blain  to  the  office  of  president  is  all 
the  more  honorable. 

Mr.  Blain  was  born  in  the  township  of 
King,  and  is  now  in  the  prime  of  life.  His 
business  career  has  been  exclusively  in 
Toronto,  and  began  when  in  early  life  he 
entered  the  counting-room  of  Nerlich  &  Co. 
There  his  abilities  were  soon  recognized, 
and  he  eventually  became  business  manager. 
In  1875  we  find  him  a  member  of  the  firm. 
Five  years  after  the  latter  event  he  joined 
Mr.  Eby  in  the  formation  of  the  now  well- 
known  wholesale  grocery  firm  of  Eby,  Blain 
&  Co.,  and  a  member  of  that  firm  he  still 
continues  to  be. 

Mr.  Blain  has  none  of  the 
|^HM|  fuss  and  flurry  that  charac- 
'  '^Ts^vk  ,er'ze  some  business  men. 
He  is  calm,  cool,  deliberate; 
a  man  who  works  hard,  and 
whose  opinions  regarding 
trade  questions  carry  more 
weight  with  press  and  peo- 
ple than  is  usual  for  those 
of  one  man  to  carry.  It  is 
to  be  hoped  that  Mr.  Blain 
may  yet  be  induced  to  step 
into  a  wider  and  more  pub- 
lic sphere,  and  where  the 
citizens  at  large  will  have  an 
opportunity  of  testifying  to 
their  appreciation  of  his 
ability  and  sterling  charac- 
ter as  well  as  the  members 
of  the  Toronto  Board  of 
Trade.  It  is  not  that  the 
public  are  not  conversant 
with  his  special  aptitude  for 
municipal  honors.  He  has 
stood  out  in  such  contrast  to 
most  of  his  fellows  that  he 
could  not  well  be  passed 
unnoticed  all  these  years 
that  he  has  been  an  active 
figure  in  the  trade  and  com- 
merce of  Toronto  in  par- 
ticular and  of  the  country  in 
general,  and  more  than  once 
has  his  name  been  men- 
tioned in  connection  with 
public  matters.  But  the 
trouble  is  that,  like  most  business  men,  he 
is  too  closely  wedded  to  his  business  inter- 
ests, or  has  no  desire  for  such  honors,  to 
sacrifice  the  one  for  the  good  of  the  other, 
and  for  one,  too,  in  which  the  servant's  best 
efforts  are  so  tardily  recognized. 


At  the  annual  meeting  of  the  Halifax 
Board  of  Trade  these  officers  were  elected  : 
President,  George  J.  Troop;  vice-presidents, 
Michael  Dwyer,  James  Morrow  ;  treasurer, 
Henry  G.  Bauld.  Council — E.  G.  Kenney, 
George  Mitchell,  W.  A.  Black,  J.  A.  Chip- 
man,  J.  E.  DeWolf,  John  Pugh,  Geoff.  Mor- 
row, A.  E.  Curren,  A.  P.  Silver,  Alex.  Stephen, 
W.  J.  Stewart,  Hon.  L.  G.  Power,  H.  McD. 
McKenzie,  J.  W.  Allison,  A.  M.  Payne. 


HARDWARE 


[Importers,  wholesale  merchants  and  manufacturers 
should  send  any  items  intended  for  this  department  so 
that  they  may  reach  the  head  office  not  later  than  Wed- 
nesday morning.  The  editor  will  always  welcome  such 
information.] 


Little  Current,  Manitoulin,  wants  an  agri- 
cultural foundry. 

A  lodge  of  the  Patrons  of  Industry  is  to 
be  established  at  Brockville  this  week. 

The  iron  producers  of  Austria-Hungary 
have  agreed  to  limit  production  for  three 
years. 

The  Kingston  foundry  has  received  a  con- 
tract from  the  Rathbun  Co.  for  40  tons  of 
car  castings. 

James  McDonald,  blacksmith,  Chilliwac, 
B.C.,  has  removed  to  his  own  shop  opposite 
D.  McGillivray's. 

In  Mercer  vs.  Hamilton  Brass  Manufac- 
turing Co.,  Hamilton,  judgment  was  entered 
against  the  plaintiff. 

The  amount  of  inland  revenue  accrued 
during  December  was  $761,629,  a  decrease 
of  $66,054  from  same  month  last  year. 

A  new  iron  bridge  is  being  constructed  at 
Port  Stanley,  to  cost  $11,000.  Usher  & 
Sangster,  of  Dutton,  are  the  contractors. 

A  well-known  London  merchant  offers 
handsome  prizes  to  those  of  his  clerks  who 
are  most  successful  as  writers  of  advertise- 
ments. 

A  quantity  of  free  gold  was  struck  at  the 
foot  of  the  main  shaft  of  the  Sultana  mine, 
Lake  of  the  Woods,  last  week.  The  shaft 
is  now  200  feet  deep. 

George  Bartlett,  Prescott,  the  well  known 
electrician  and  author  of  works  on  the  tele- 
graph and  telephone,  died  in  New  York 
Thursday  night  from  heart  failure. 

W.  Welsh,  a  Stoney  Point  grain  mer- 
chant, was  seriously  injured  Friday  night  by 
being  caught  in  a  belt  by  the  neck  and 
wound  round  the  shafting  several  times. 

The  following  officers  of  the  Mitchell 
Board  of  Trade  have  been  elected  for  1894  : 
President,  T.  S.  Ford  ;  vice-president,  W. 
Thompson  ;  secretary-treasurer,  Isaac  Hord. 

Letters  patent  have  been  issued  incorpo- 
rating John  and  George  H.  Bertram,  E.  B. 
Osier,  William  Christie,  and  J.  S.  Playfair, 
of  Toronto,  as  the  "  Bertram  Engine 
Works  Co.  (Ltd.),"  with  a  capital  stock  of 
$300,000. 

We  understand  that  the  firm  of  Campbell 
&  Trueman,  merchants,  KirkfieH,  have  been 
doing  a  flourishing  business  this  fall  and 
winter,  for  we  understand  from  good  au- 
thority that  they  have  taken  another  partner 
into  the  firm  this  week  ;  the  agreement  was 
executed  on  Wednesday,  the  24th  inst.  We 
must    congratulate    Mr.    Campbell  on  the 


choice  he  has  made  of  a  life  partner,  and  we 
wish  the  firm  abundant  success  in  the  future 
as  well  as  in  the  past. — Victoria  Warder. 

While  running  a  drill  in  his  foundry,  Til- 
sonburg,  the  other  day,  John  Darrow  came 
near  being  seriously  injured.  The  sleeve  of 
his  coat  came  in  contact  with  the  shaft,  and 
had  his  coat  not  given  away,  his  arm  would, 
no  doubt,  have  been  badly  injured. 

The  Quebec  Bank  has  an  action  here  to 
recover  judgment  for  $10,000  against  Mrs. 
A.  J.  Parker  on  a  note.  It  was  given  in 
the  interest  of  the  Acme  Silver  Co.,  now  in 
liquidation.  Mrs.  Parker  contends  she  was 
not  to  be  called  on  to  pay  it,  and  that  there 
was  an  agreement  to  that  effect. 

The  bank  statement  for  December  is  out. 
It  is  noteworthy  because  it  indicates  that 
despite  what  has  been  said  about  depres- 
sion in  trade,  last  year's  bank  circulation, 
that  is  the  average  for  the  whole  year,  is 
greater  than  it  has  ever  been  in  the  history 
of  Canada. 

Robert  Aldred,  for  many  years  a  resi- 
dent of  Glencoe,  and  a  member  of  the  firm  of 
Aldred  &  Son,  proprietors  of  the  Glencoe 
foundry,  died  on  Friday,  26th  ult.  He  was 
about  town  the  previous  day.  The  cause  of 
death  was  pneumonia.  He  leaves  a  wife, 
two  sons,  and  one  daughter. 

A.  N.  Whitman,  Canso's  leading  mer- 
chant, died  on  the  15th.  He  was  one  of  the 
most  highly  respected  men  in  Nova  Scotia, 
and  one  who  in  every  progressive  and  en- 
terprising movement  in  anything  that  per- 
tained to  the  comfort  and  welfare  and  moral 
up-lifting  of  his  fellow  men  gave  his  hearty 
support. — The  Gazette,  St.  Johns. 

The  Canadian  Pacific  Railway  Co.  has 
been  made  defendant  in  a  suit  for  $2,000. 
The  amount  represents  the  loss  which  Tay- 
lor Bros.,  the  pressed  brick  manufacturers, 
and  proprietors  of  the  Don  Valley  Paper 
Mills,  claim  to  have  suffered  by  a  fire  said 
to  have  been  caused  by  sparks  from  the 
company's  engines  in  July  and  August  last. 

Mr.  and  Mrs.  Chas.  S.  Cossett,  of  Brock- 
ville, have  returned  from  their  wedding  trip, 
and  last  week  Mr.  Cossett  was  presented  by 
his  employees,  of  the  firm  of  Cossett  Bros., 
agricultural  implement  manufacturers,  with 
a  congratulatory  address,  accompanied  by 
gold-headed  silk  umbrellas  for  himself  and 
wife. 

The  British  Museum  possesses  an  iron 
axe-head  of  1370,  B.C.,  the  oldest  authenti- 
cated iron  implement  known,  but  a  piece  of 
iron  was  found  in  an  air  passage  of  the  great 
Pyramid,  which  may  have  been  there  3700 
B.C.  A  bronze  cylinder  of  3223  B.C.  is  the 
oldest  bronze  in  the  British  Museum.  The 
Chinese  still  harden  copper  with  iron,  as  the 
Hindoos  used  to. 

A  new  submarine  torpedo  boat  built  by 
Richard  Radatz  has  been  tested  at  Oshkosh, 
Wis.,  and  found  to  work  well.  The  boat  is 
40  feet  long,  and   propelled  and  lighted  by 


electricity,  storage  battery  system.  The 
boat  carried  three  men  and  remained  under 
water  nearly  an  hour  under  perfect  control. 
The  inventor  has  several  offers,  but  is  wait- 
ing to  hear  from  a  proposition  made  to  the 
government. 

The  Canadian  Marine  Engineers'  Associa- 
tion have  elected  these  officers  for  1894  : — 
President,  O.  P.  St.  John  ;  first  vice-presi- 
dent, J.  C.  McFadden  ;  second  vice-presi- 
dent, E.  O.  Dell  ;  council,  J.  F.  Corrin,  D. 
L.  Foley,  J.  D.  Banks,  Thomas  Good,  J.  S. 
Adam  ;  treasurer,  J.  H.  Ellis  (re-elected)  ; 
secretary,  F.  E.  Smith  (re-elected) ;  auditors, 
S.  Gillespie,  J.  A.  Findlay  ;  inside  guard,  J. 
Hopkins. 

H.  J.  Donahoe,  projector  of  the  steel 
wagon  works,  and  nickel  smelting  works, 
Hamilton,  has  completed  the  purchase  of 
the  McKechnie  property,  and  arranged  to 
get  possession  at  once.  The  steel  wagon 
works,  he  says,  will  start  up  within  a  month, 
even  if  the  city  dees  not  decide  to  assist  in 
the  establishment  of  nickel  smelting  works. 
Mr.  Donahoe  will  return  here  in  a  few  days 
and  make  a  definite  proposition  to  the 
Finance  Committee. 

The  Grand  Trunk  has  already  received 
several  tenders  for  its  year's  supply  of  coal, 
which,  as  a  rule,  sets  coal  men  by  the  ears 
and  causes  a  general  scramble  to  be  in  at 
the  close  of  the  bidding,  which  will  take 
place  in  Montreal  until  February  7.  The 
total  amount  required  is  743,000  tons,  and 
the  amount  required  at  Buffalo  and  Suspen- 
sion Bridge,  46o,oootons.  The  last  amount  is 
100,000  more  than  last  year.  The  C.  P.  R. 
is  also  calling  for  tenders  for  an  immense 
amount  of  coal. 

A  novel  system  of  fire  alarm  signals  by 
rocket  bombs  has  been  established  in  the 
suburban  districts  of  San  Franciscoto  enable 
the  remote  engine  houses  quickly  to  sum- 
mon assistance  from  the  city  forces  in  case 
of  great  emergency.  A  bomb,  something 
like  a  rocket,  is  thrown  300  feet  straight 
upward  from  a  mortar,  where  it  bursts, 
making  a  brilliant  light  and  a  very  loud  ex- 
plosion. At  the  trial  of  the  system  a  short 
time  ago  all  San  Francisco  was  excited  and 
alarmed,  fearing  dynamiters  were  at  work. 
The  English  rival  to  the  Eiffel  Tower  at 
Wembley  Park  will  probably  be  completed 
by  the  end  of  next  year.  Wembley  Park 
lies  between  Neasden  and  Harrow.  The 
tower  has  a  general  resemblance  to  that  of 
Eiffel,  but  is  more  pointed  and  slender.  The 
total  height  is  1,150  feet — 175  feet  higher 
than  the  Eiffel  tower.  Its  weight  will  be 
7,500  tons,  which  is  less  than  than  that  of  the 
Eiffel  tower.  The  four  legs  which  support 
it  are  founded  in  concrete  to  a  depth  of  75 
feet,  and  stand  300  feet  apart.  The  entire 
work  is  of  steel. — Cassell's  Magazine. 

David  MacLaren,  of  Ottawa,  lumber  mer- 
chant ;  Alexander  MacLaren,  of  the  town 
of  Buckingham,  lumber  merchant  ;  S.  P. 
Franchot,also  of  Buckingham, civil  engineer; 
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Mrs.  A.  P.  Franchot,  of  the  same  place,  and 
Mr.  W.  T.  Gibbs,  of  the  city  of  Ottawa, 
chemist,  have  made  application  for  incorpor- 
ation as  the  Gibbs,  Franchot,  MacLaren  Co., 
limited.  The  capital  stock  of  the  company 
is  to  be  $50,000,  in  500  shares  of  $100  each, 
and  the  chief  place  of  business  is  to  be  Buck- 
ingham, Que.  The  business  to  be  carried 
on  comprises  a  long  list  of  manufacturing, 
and  includes  a  woolen  and  cotton  mill,  flour 
and  grist,  mining  and  smelting  projects,  bar- 
rels, boxes  and  wooden  goods,  tile  brick  and 
sewer  pipes,  and  electrical  apparatus. 

The  lumber  business  in  British  Columbia 
is,  accoiding  to  the  Montreal  Star,  in  very 
good  condition  at  present.  Vice  President 
Shaughnessy,  of  the  C.  P.  R.,  has  received 
advices  that  on  one  day  last  month  no  less 
than  eight  vessels  with  an  aggregate  tonnage 
of  9,979  were  loading  294,570,000  feet  at  the 
Hastings  mill,  Vancouver.  The  vessels  and 
their  destinations  were  as  follows  :  Barques 
"  Snow"  and  "Burgess,"  for  Mexico;  barque 
"  Colorado,"  for  China  ;  ship  "  Germanic," 
for  Liverpool  ;  ship  "  Benj.  Sewell,"  for 
London  ;  barque  "  Temple,"  for  Peru  : 
schooner  "  W.  H.  Talbot,"  for  Africa  ;  ship 
"  Eclipse,"  for  Glasgow,  and  ship  "  Beacons- 
field,"  for  Amsterdam. 

A  correspondent  in  Paris  Station  takes 
:  exception  to  the  statement  made  by  Isaac 
Waterman,  at  Ottawa,  that  coal  was  supplied 
to  the  retailer  at  b%  cents  per  imperial  gal- 
lon. He  says  that  the  lowest  quotation  in 
car  lots  in  London  is  9^  and  10  cents,  and 
that  it  cost  him  12  cents  delivered  at  his 
store.  He  retails  it  at  15  cents,  by  no  means 
an  unreasonable  profit,  considering  neces- 
sary losses  by  leakage  and  other  causes. 
Coal  oil,  like  other  highly  protected  articles, 
seems  to  have  a  margin  of  profit  so  large 
that  prices  can  be  varied  up  and  down  to 
suit  localities  or  to  furnish  protection  argu- 
ments.—London  Adv. 


DISADVANTAGES   OF   BANK  LIFE. 

THERE  is  a  mistaken  idea  which  is 
not  wholly  confined  to  our  young 
people  as  to  the  superiority  of  the 
work  of  the  bank  clerk,  says  the  Halifax 
Critic.  This  idea  leads  too  many  of  our 
young  men  to  make  every  effort  to  secure  a 
bank  appointment,  the  supposed  advantages 
which  tempt  them  being  the  comparatively 
light  hours  of  work  and  the  social  position 
which  is  associated  to  bank  employees,  but 
there  are  a  few  disadvantages  in  the  bank 
clerk  s  life  which  it  is  well  should  be  brought 
forward  at  the  time  when  the  choice  of  a 
work  in  the  world  is  before  our  young  men. 
There  is  little  chance  for  a  bank  clerk  to 
rise  in  the  world.  It  has  been  carefully 
estimated  that  95  per  cent,  of  all  bank  clerks 
fail  to  obtain  a  salary  higher  than  $800. 
This  salary,  while  ample  for  the  young  un- 
married man,  does  not  go  very  far  for  the 
man  who  is  blessed  with  a  wife  and  chil- 
dren. The  salary  given  to  the  young  bank 
clerk  who  is  just  beginning  his  work  is  sel- 
dom more  than  $200  per  year,  and  it  is  not 
until  after  the  fifth  year  of  consecutive  ser- 
vice has  been  passed  that  the  salary  is 
raised  to  $600.  The  social  side  of  the  bank 
clerk's  life  presupposes  money,  and  the 
apparent  ease  with  which  money  may  be 
appropriated  from  the  funds  which  are 
always  on  hand,  have  wrecked  many  a 
young  man.  In  many  cities  the  bank  clerks 
are  under  a  strict  surveillance.  They  may 
not  board  except  in  houses  chosen  by  the 
bank — they  may  not  frequent  theatres,  pool- 
rooms, and  they  must  be  scrupulous  as  to 
the  characters  of  the  men  with  whom  they 
associate.  They  must  not  marry  without 
permission,  nor  until  their  salaries  have 
reached  a  certain  standard.  It  is  but  right 
that  these  restrictions  should  exist ;  the 
young  men  are  certainly  none  the  worse  for 
them,  but  nevertheless  the  loss  of  freedom 
must  at  times  be  galling.     The  great  posi- 


tions in  banks  are  open  only  to  the  men  who 
have  more  than  an  ordinary  ability  and 
usually  great  influence  which  they  can  bring 
to  bear,  and,  unlike  other  professions,  there 
is  little  room  at  the  top  for  the  patient 
climbers.  The  training  which  a  lad  receives 
in  a  bank  is  an  excellent  one,  but  as  a  rule 
it  fits  him  for  a  life  which  he  has  no  oppor- 
tunity to  lead,  and  the  more  ambitious  men, 
who  see  that  the  up-ward  way  is  blocked, 
usually  step  into  mercantile  life.  We  re- 
commend the  careful  consideration  of  these 
facts  to  the  intelligent  young  men  of  the 
Province. 


THE  COLOR  OF  SMOKE. 

Smoke,  says  London  Tid  Bits,  consists  of 
minute  particles  of  solid  or  liquid  matter 
suspended  in  the  air,  and  its  color  depends 
partly  upon  the  chemical  constitution  of  such 
particles,  and  also  largely  upon  their  size. 
Exact  experiment  has  shown  that  as  the  size 
of  minute  particles  suspended  in  air  is  gradu- 
ally increased,  they  give  rise  to  color  vary- 
ing from  sky  blue  down  through  the  whole 
range  of  the  spectral  scale.  This  is  the 
cause  of  sunset  and  sunrise  colors  in  the  sky. 
Its  effects  can  also  be  traced  in  the  case  of 
the  two  kinds  of  tobacco  smoke,  modified  by 
the  murky  tints  of  the  carbonaceous  pro- 
ducts. The  smoke  given  off  from  the  heated 
surface  of  the  burning  tobacco  in  the  bowl  of 
the  pipe  consists  of  matter,  all  of  which  has 
been  highly  heated  and  very  fully  oxidized 
and  decomposed.  It  consists  mainly  of  ex- 
ceedingly small  solid  particles,  exhibiting  by 
virtue  of  their  smallness  a  bluish  color.  On 
the  other  hand,  that  smoke  which  has  been 
drawn  through  the  tobacco  into  the  mouth 
of  the  smoker  carries  with  it  a  relatively 
large  quantity  of  water  and  hydro-carbon, 
which  are  condensed  upon  the  solid  particles 
above  mentioned.  The  relatively  large  size 
of  such  particles  explains  the  well-known 
grayish  color  of  the  smoke  which  issues  from 
the  mouth  of  the  smoker. 


HARDWARE 


BRAD  BRACKETT. 

Brad  Brackett  kept  a  wholesale  store 

Under  the  Spring  Hoe-tel; 
And  though  his  ware  was  in  demand 

It  was  hard  ware  to  sell. 

His  stock  of  staple  goods  was  on 

A  scale  you  seldom  find ; 
Including  pokers,  shovels,  tongs, 

Andirons  of  that  kind. 

Although  a  skilful  financier, 
He  would  not  gouge  in  trade; 

Nor  chisel  any  one  a  bit, 
If  ne'er  a  cent  he  made. 

A  plane  and  quiet  man,  he  ne'er 
Was  known  to  stirrup  strife; 

A  firmer  friend  one  never  saw 
En-gauge  in  business  life. 

Possessed  of  hinge-enuity, 
That  compasses  one's  ends  ; 

He  did  his  business  on  the  square, 
And  had  a  host  of  friends. 

'Twas  not  by  any  ax-ident 

He  rose  above  the  rest ; 
The  key  to  his  success  was  that 

He  did  his  level  best. 

Nobody  had  a  stronger  faith 
In  printers'  ink  than  Brad's  ; 

He  used  to  say  he  carved  his  way 
To  fortune  with  his  adz. 

He  always  paddled  his  own  can-oe. 

And,  pulley  as  he  might 
Against  the  stream  or  with  the  stream, 

Was  sure  to  come  out  right. 

Of  being  a  strong  partisan 

He  had  the  reputation  ; 
But,  rather  than  support  bad  men, 

He'd  bolt  a  nomination. 

As  a  tack-tician  he  excelled — 

In  auger-nizing  led — 
Though  screw-pulous,  was  sure  to  hit 

The  nail  upon  the  head. 

He  deprecated  rings  and  frauds, 

And  scorned  a  party  tool ; 
In  politics,  religion,  trade, 

He  observed  the  golden  rule. 

He  was  no  misanthrope,  but  took 

A  file-anthro-pick  view 
Of  life,  with  its  vice-cissitudes. 

As  all  of  us  should  do. 

A  splendid  "catch,"  he  lived  a  bach, 

Anvil-age  belles  were  told, 
They  tried  in  vain  his  heart  to  gain 

With  beauty  or  with  gold. 

Though  a  teetotaler,  he  kept 

The  best  of  bars,  'tis  true, 
Where  one  could  get  his  "  nippers  "  and 

All  kinds  of  punches,  too. 

But  fickle  fortune  chain-ged  at  last. 

And  caster  threatening  pall 
O'er  him,  and  with  one  fatal  wrench 

Deprived  him  of  his  awl. 


His  locks  by  sorrow's  weight  were  turned 

To  silver,  and  were  long; 
He  fell  before  the  scythe  of  Time 

To  join  Death's  mighty  throng. 

—  Detroit  Free  Press. 


WAGES  AND  VALUE  OF  PRODUCTS. 

A  REPORT  recently  published  by  the 
British  Board  of  Trade  on  the  rela- 
tion of  wages  to  the  cost  of  produc- 
tion in  various  industries,  has  a  timely  bear- 
ing on  questions  that  are  necessarily  involved 
in  the  tariff  discussion  in  this  country,  says 
N.  Y.  Journal  of  Commerce.  The  report 
embraces  the  results  of  inquiries  in  regard 
to  agriculture,  coal  mining,  gas  manufacture, 
iron  and  steel,  shipbuilding,  cotton  and 
other  textiles,  brewing  and  distilling,  and 
transportation  interests,  but  has  the  usual 
deficiencies  and  disproportion  between  the 
scale  on  which  the  investigation  was 
attempted  and  the  actual  data  procured.  It 
proceeds  on  the  assumption  that  the  parlia- 
mentary publications  of  recent  years  and 
the  printed  and  quasi-public  accounts  of 
joint  stock  companies  throw  some  light  on 
the  relation  of  profits  to  wages,  and  of  both 
to  the  cost  of  production  and  to  the  selling 
value  of  products,  but  not  very  much  of  this 
light  is  reflected  in  its  pages.  Although  the 
figures  presented  profess  to  be  only  frag- 
mentary and  incomplete,  it  is  stated  that  in 
consequence  of  the  many  recent  statistical 
investigations,  official  and  unofficial,  and  the 
public  discussions  of  wage  questions,  the  ac- 
cessible data  in  regard  to  rates  of  wages  and 
numbers  of  persons  employed  are  much  ful- 
ler and  more  systematic  than  in  regard  to 
production,  profits  or  capital. 

The  most  striking  fact  shown  in  any  of 
the  tables  presented  is  the  rapid  and  steady 
increase  in  the  proportion  which  wages  bear 
to  the  value  of  products.  In  cotton  manu- 
facture the  percentage  of  wages  to  produce 
is  reported  at  19.5  percent,  in  18689,  23° 
per  cent,  in  1870-74, 30.2  per  cent,  in  1875-80, 
28.5  per  cent,  in  1881-4,  and  33.3  per  cent, 
in  18849.  According  to  these  returns  the 
amount  paid  for  the  raw  cotton  in  the  first 
five-year  period  mentioned  was  ^45,048,000, 
and  for  wages  ,£18.854.000,  while  in  1881-4 
the  cost  of  the  cotton  was  ^38,132,000,  and 
of  wages  ^29,504,000  ;  and  in  18849  the 
cost  of  cotton  was  .£33,714,000,  and  of 
wages  ^,29,875,000.  In  other  words,  the 
amount  paid  in  wages  was  not  much  more 
than  one-third  the  amount  paid  for  material 
in  the  earlier  period,  while  it  was  not  far 
below  the  entire  cost  of  material  at  the 
later  date  ;  it  was  less  than  one-fifth  of  the 
entire  value  of  product  in  1868  9,  and  was 
one-third  of  that  value  twenty  years  later. 
The  information  collected  is  not  compre- 
hensive enough  to  allow  of  a  similar  com- 
parison on  a  large  scale  in  other  industries. 

An  interesting  table  gives  the  results  of 
the  compilation  of  reports  by  a  large  num- 
ber of  British  farmers  as  tD  the  proportion 


which  the  cost  of  labor  bears  to  the  value  of 
agricultural  products.  Reports  for  single 
years  naturally  vary  very  widely,  but  the 
reports  covering  a  series  of  nine,  ten,  or 
twelve  years,  although  from  a  number  of 
different  counties  and  for  different  dates, 
range  only  from  22  3  per  cent,  to  26.9  per 
cent.,  and  many  of  them  correspond  very 
closely.  The  general  tendency  of  all  the  in- 
formation gathered  is  to  sustain  the  conclu- 
sion, based  upon  a  great  variety  of  data  in 
the  principal  industries  of  all  countries,  that 
the  proportion  of  wages  to  the  total  value  of 
products  is  rapidly  and  steadily  increasing 
under  influences  with  which  the  economic 
policies  of  governments  have  comparatively 
little  to  do  and  cannot  control. 


WANTED  A  SAMPLE  DOOR  SPRING. 

CUSTOMER—"  I  want  some  kind  of 
a  door  spring — one  that  won't  get 
out  of  order." 

Hardware  Dealer — "A  door  spring  ?" 

Customer — "  Yes,  and  one  that  won't  re- 
quire the  strength  of  an  elephant  to  open." 

Dealer—"  Hem  ! " 

Customer— "And  yet  it  must  be  strong 
enough  to  bring  the  door  all  the  way  to, 
and  not  leave  it  swinging  open  a  couple  of 
inches." 

Dealer — "  I  see." 

Customer — "And  when  the  door  closes  I 
don't  want  it  to  ram  shut  like  a  catapult, 
with  a  crash  that  shakes  the  house  from  its 
foundations." 

Dealer — "  Yes,  you  want  one  that  will 
bring  the  door  all  the  way  to,  and  yet  do  it 
gently." 

Customer — "  That's  the  idea.  But  I  don't 
want  any  complicated  arrangement  that  re- 
quires a  skilled  mechanic  to  attend  to  it." 

Dealer — "No,  of  course  not;  you  want 
something  simple,  yet  strong  and  effective." 

Customer— "  That's  the  thing;  something 
that  can  be  put  on  or  taken  off  eas  ly ;  some- 
thing that  will  do  in  work  quietly,  yet  thor- 
oughly, and  won't  be  etermlly  getting  out 
of  order." 

Dealer — "I  see.  I  know  exactly  what 
you  want,  sir,  just  exactly." 

Customer — "  Well,  show  me  one." 

Dealer — "  We  don't  keep  door  springs." — 
Tit  Bits. 
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HARDWARE. 


W.  &  Sr   BUTCHER,  Sheffield,  England,  Makers  for  over  ONE  HUNDRED  YEARS 

of  the    celebrated    "WADE    &    BUTCHER"     Razors,    and    the    Original    Manufacturers 

of  Hollow  Ground  Razors,  can  with  confidence  highly        /r~J\ , 
recommend  their  goods  and  particularly  their        \~J/ 

Brand  as  being  the  most  perfect  Extra  Hollow  Ground  Razors  ever 
manufactured  and  especially  suited  for  the  use  of  Barbers  and  for  priv- 
ate use.  Genuine  Razors  are  marked  with  one  of  the  following  Corpor- 
ate Trade  marks  : 


WADE  &  BUTCHER, 
SHEFFIELD,  ENGLAND. 


OR 


OR 


JAMES  HUTTON  &  CO.,  Agents, 


FOR  SALE  BY  ALL  DEALERS  IN  HARDWARE,  CUTLERY  and  FANCY  GOODS 

Montreal 


UNIQUE  BATH  TUB   SEAT. 

MOST  of  us  who  occasionally  take  a 
bath  have  no  doubt  often  wished 
for  some  contrivance  in  the  bath 
which  would  give  us  a  slightly  elevated  seat, 
and  make  the  operation  of  bathing  more 
comfortable.  Some  one  with  an  inventive 
turn  of  mind,  who  realized  the  want  of  such 
a  contrivance,  has  turned  his  faculties  to 
good  account  and  created  the  desideratum. 


simple,  is  cheap,  and  should  prove  a  good 
seller.  It  can  be  moved  from  one  part  of 
the  bath  to  another  at  will.  M.  &  L. 
Samuel,  Benjamin  &  Co.  have  the  seat  in 
stock,  and  one  of  their  young  men  face- 
tiously remarked  when  he  saw  the  contriv- 
ance :  "Why  you  could  take  a  bath  with 
that  thing  without  wetting  yourself,  couldn't 
you  ?"  You  could  scarcely  do  that,  but  one 
thing  is  certain  :  You  can  take  a  bath  more 
comfortably  with  than  without  the  seat. 


be  more  easily  distinguished  from  others. 
The  mark  chosen  was  a  red  dragon.  The 
natives  came  with  their  copra  to  trade  as 
usual.  The  new  tins  were  shown  them,  but 
they  recoiled  with  horror  and  gave  the  trader 
to  understand  that  they  had  had  some  re- 
ligious instruction,  and  were  not  to  be  deluded 
into  eating  tinned  devil.  The  trader  was 
forced  to  eat  his  stock  of  mutton  himself, 
for  not  a  naiive  could  be  persuaded  to  touch 
the  accursed  thing. 


It  is  appropriately  named  the  Bath  Tub 
Seat,  and  a  description  of  its  construction 
can  be  gathered  from  the  accompanying 
cuts.  The  seat  proper  and  the  rests  are  of 
hardwood,  polished,  while  the  supports  are 
of    coppered    wire.      The     contrivance    is 


THE  VALUE  OF  A   BRAND. 

Once  an  amusing  story  was  told  me  by  a 
South  Sea  trader,  writes  Robert  Louis  Ste- 
venson. He  had  been  in  the  habit  of  carry- 
ing all  sorts  of  tinned  meats,  which  the 
natives  bought  with  avidity.  Each  tin  was 
branded  with  a  colored  picture  —  a  cow  for 
beef,  a  sheep  for  mutton,  and  a  fish  for  sar- 
dines. It  happened  that  the  firm  who  fur- 
nished the  mutton  thought  it  a  good  plan  to 
change  their  labels,  that  their  goods  might 


HOCKEY  CHAMPIONS  OF   THE 
TRADE. 

A  successful  hockey  match  was  played 
on  the  Beaver  Rink,  Montreal,  Saturday 
afternoon,  January  27th,  between  the  team 
of  Caverhill,  Learmont  &  Co.  (champions) 
and  Frothingham  &  Workman.  The  staffs 
of  both  firms  turned  out  in  full  force,  and 
when  the  match  was  over  there  was  such 
cheering  only  as  hardware  men  know  how. 
The  game  resulted  : 

First  half — No  game. 

Second  half— Two  games  for  Caverhill, 
Learmont  Co. 

The  following  were  the  respective  teams  : 

Caverhill,  Learmont  Co. — Goal,  Labelle  ; 
point,  Davidson  ;  cover  point,  McGowan  ; 
forwards,  Jordan,  Newman,  Douglas  ;  centre, 
Bain. 

Frothingham  &  Workman — Goal,  Morris  ; 
point,  Dunn  ;  cover  point,  Eadie  ;  forwards, 
Davis,  Warren,  Monk  ;  centre,  Eaton. 

Mr.  Allan  Cameron,  referee. 

Messrs.  Chipchase  and  Nicholl,  umpires. 


/V\ilk  Can  "|"rimmings 

_a-»  .     .      — v       _■_■_■_  See  our  new  improved 

Old  Cuts  but     ** 


New  Goods. 


TRlN|IV|lKC5 


BOTTOM  PRACTICALLY  IN  ONE  PIECE. 


THOS.  DAVIDSON  &  CO., 


Montreal 
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HARDWARE 


TALKS  WITH  RETAILERS. 
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'HERE  is  no  reason  why  the 
hardware  store  should  not  be  as 
neat  as  any  other,"  said  J.  Wood- 
worth,  842  Yonge  street.  "AH  that  is  needed 
is  to  have  a  system  to  work  on.  Stick  to  the 
old  proverb:  '  A  place  for  everything  and 
everything  in  its  place.'  It  goods  are  always 
replaced  after  using  and  not  left  lying 
around  after  serving  a  customer,  no  diffi- 
culty will  be  found  in  keeping  the  store  in 
order.  I  take  a  pleasure  in  the  neat  ap- 
pearance and  the  handy  fittings  of  my 
store."  Mr.  Woodworth  is  to  be  compli- 
mented on  the  extreme  neatness  of  his  place, 
and  also  for  the  many  handy  and  labor  sav- 
ing devices  with  which  he  has  it  fitted. 

"We  are  making  preparations  forgoing 
into  the  bicycle  repair  business,"  said  Wm. 
Mathieson,  224  King  street  east.  "We  are  ex- 
tending our  shop  further  back,  and  will  place 
a  brazing  forge  and  other  needful  machinery 
in  it.  It  is  early  yet,  but  we  want  to  be  in 
readiness  for  the  coming  season.  Business 
in  shelf  hardware,  cutlery,  etc.,  remains 
about  the  same.  We  are  doing  quite  a  lot 
of  work  in  the  repair  shop,  and  feel  the  need 
of  more  room  greatly." 

"  Yes,  we  find  business  rather  quiet  out 
this  way  just  now,  and  do  not  expect  much 
change  for  some  time  yet,"  said  J.  S.  Hall, 
1,097  Yonge  street.  "  We  found  trade  fairly 
good  during  December,  and  we  got  a  fair 
share  of  what  was  doing  through  the  holi- 
days. Trade  will  no  doubt  impreve  as  the 
spring  advances." 

"Business  is  not  showing  any  noticeable 
change  tor  the  better  yet,"  said  one  of  J.  T. 
Wilson's  assistants,  Queen  street  west,  "but 
everything  is  moving  fairly  for  the  season. 
We  must  expect  to  have  some  slack  season, 
and  are  not  calculating  on  feeling  the  benefit 
of  the  coming  spring  trade  for  a  month  or 
more  yet." 

"  I  have  got  to  laugh  at  some  of  these  re- 
ports that  are  being  spread  concerning  Aus- 
tralia," said  a  Toronto  hardware  man  who 
spent  twenty-one  years  in  that  country. 
"To  listen  to  the  reports  that  are  made, you 
would  think  that  it  was  a  land  flowing  with 
milk  and  honey,  but  let  me  tell  you,  it  does 
not  come  up  to  Canada  in  spite  of  all  the 
hard  times'  talk  that  is  going  on.  I  have 
been  in  business  in  Australia,  and  in  Eng- 
land, but  after  all  is  said  and  done,  I  feel  that 
I  can  be  in  no  better  place  than  where  I  am. 
We  may  not  be  so  rapid  as  our  friends  in 
the  United  States,  though  I  have  never  lived 
there,  so  cannot  very  well  offer  an  opinion, 
but  now  that  there  is  a  general  business  de- 
pression throughout  the  world,  you  will  find 
none  in  a  better  state  than  Canada,  and  few 
cities  as  prosperous  as  Toronto." 

"Yes,  we  will  soon  be  stocking  up  in 
brushes  and  paints  in  anticipation  of  the 
coming  spring  demand,"  said  W.  L.Murray, 
Yonge  street.  "  We  have  made  some  im- 
provements in  our  store  this  week.  Trade 
is  not  bad  for  this  season,  but  the  season  is 
bad  for  trade.     We  are  getting  our  share." 

"Of  course,  this  is  not  our  busy  season, 
but  our  sales  for  this  month  have  far  ex- 
ceeded those  of  January,  1893,"  said  Mr. 
Clapp,   of  Clapp   &  Moses,    Yonge   street. 


"  There  has  been  an  increase  in  the  de- 
mand for  ranges  and  housefumishing<  with- 
in the  last  two  weeks.  People  s°em  to  be 
moving  earlier  this  year  than  usual.  We 
sell  quite  a  lot  of  coal  oil.  It  is  sold  nett 
and  no  discount  is  given.  Some  firms  are 
giving  terms  covering  four  months,  and  I 
think  dealers  who  pay  within  30  days  should 
receive  the  usual  cash  discount." 

"  We  have  plenty  of  work  coming  in  for 
the  repairing  shop,  but  things  are  moving 
very  slowly  in  the  store,"  said  Wm.  Hallam, 
Queen  street  west.  "What  trade  is  doing 
is  robbed  of  all  its  profits  by  dealers  who 
will  insist  on  selling  at  ruinous  prices  ;  also 
the  department  store,  grocery,  and  dry 
goods  men,  who  carry  our  goods  as  a  side 
line  and  sell  at  and  below  cost  to  advertise 
their  business  and  draw  the  public  to  their 
stores.  I  am  not  blaming  the  persons  who 
buy  at  these  places,  for  people  will  go  where 
they  can  buy  cheapest,  but  I  do  blame  the 
wholesaler  who  will  sell  to  these  people, 
thereby  placing  their  legitimate  customer  at 
a  disadvantage.  The  hard  times  that  we 
have  experienced  lately  has  placed  many  of 
the  smaller  dealers  in  such  a  position  that 
they  are  afraid  to  openly  protest  against  the 
actions  of  the  wholesalers.  In  the  meantime 
we  have  to  compete  with  dealers  who,  by 
selling  at  ruinous  rates,  not  only  eventually 
fail  themselves,  but  drag  others  down  with 
them." 


but  in  some  places  pieces  of  the  leather  ad- 
hered to  the  steel,  and  in  other  places  scales 
of  the  polished  steel  came  off  on  the  leather. 


MUNN'S  LIQUID  FISH  GLUE. 

THE  Montreal  Pharmaceutical  Journal 
for  January   contains   the    following 
interesting  bit   of  history   regarding 
fish  glue : 

The  above  diagram  gives  a  very  good  re- 
presentation of  how  codfish  used  to  be  sold, 
but  it  was  discovered  that  the  skin  is  com- 
posed almost  wholly  of  pure  glue.  (No 
doubt  many  of  our  readers  have  often  no- 
ticed this,  and  found  their  fingers  getting 
very  sticky  when  extracting  the  bones  from 
codfish  that  they  are  eating.) 

The  discovery  is  causing  quite  a  revolu- 
tion in  the  fish  trade,  and  a  most  valuable 
industry  is  being  established  in  the  manu- 
facture of  Liquid  Fish  Glue.  The  skin  is 
now  stripped  from  the  fish,  and  the  flesh  is 
sold  whole  as  skinless  codfish,  or  is  cut  into 
strips,  and  after  being  tied  and  pressed  into 
bricks  is  sold  as  the  well-known  boneless 
codfish.  The  glue  manufactured  from  the 
skins  is  found  to  be  the  strongest  adhesive 
known.  Offers  and  challenges  are  open  to 
any  manufacturers  of  other  kinds  of  glue, 
but  they  are  never  accepted,  as  none  of  them 
can  compare  in  strength  with  this  product  of 
the  fisheries. 

This  glue  has  many  advantages  over  the 
other  kinds.  It  remains  liquid  and  is  there- 
fore always  ready  for  use.  It  is  suitable  for 
all  kinds  of  work.  Joiners  use  it  in  their 
workshops,  and  find  that  wood  when  once 
joined  with  this  glue  will  very  rarely  break 
in  the  same  place  again.  Manufacturers  of 
all  kinds  use  it. 

To  give  one  instance  of  what  it  will  do  : 
A  well-known  trunk  maker  in  town  puts  a 
thin  steel  lining  on  the  inside  of  his  com- 
mercial travelers'  trunks.  He  gave  liquid 
glue  made  by  Munn  &  Co.  a  very  severe 
test— glueing  leather  fast  to  the  polished 
steel.  It  will  hardly  seem  credible,  but  such 
is  the  fact  that  when  he  tried  to  separate 
them  he  found  that  the  glue  would  not  break, 


This  represents  what  Munn's  glue  is  capable 
of. 

Housekeepers  are  the  ones  that  praise  it 
highly.  Those  who  know  its  virtues  always 
have  a  bottle  ready  at  hand,  and  it  will  mend 
a  chair  or  a  fancy  ornament  just  as  well  as 
the  baby's  toy.  These  goods  are  put  up  in 
very  attractive  bottles  just  suitable  for  family 
or  office  use. 

As  an  emblem  of  friendship, 
Here's  something  that's  new. 

You'll  admit  that  to  stick 
There  is  nothing  like  glue. 

So  let  our  friendship 

Remain  always  true ; 
You  stick  to  me 

And  I'll  stick  to  you. 


The  Ontario  Tack  Co. 

MANUFACTURERS  OF 

WIRE  NAILS 

TACKS,  SHOE  NAILS,  ETC. 


Hamilton. 


Ontario. 


HARDWARE. 
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TORONTO  CUTLERY  GO., 

65  and  67  Yonge  Street,  Toronto 

M.  MAYER,  Propr. 


NON-XLL 
IMPERIAL 
T.  C.  Co.'s 
WILLIAMS 


Pocket  Knives 

Razors 

Nickel  Steel 
Shears 
Dble  Shear  Steel 
Butcher  Knives 


> 

30 
33 
> 

Z 
H 
m 
o 


We  fully  guarantee  all  goods  named  above. 


BERTRAM  &  CO. 


TORONTO 


Hardware  and  Iron 
Merchants 


MANUFACTURERS    OF 


Toronto  Files 
-*»  Dundas  Axes 


Quality  and  finish  of 
our  Files  and  Axes 
unsurpassed.    .    .    . 

Special  Attention  to  Letter  Orders. 


Wall  Dusters 

Our  Wall  Duster  is  a  common-sense  article 
which  only  has  to  be  shown  to  be  sold. 
Send  for  Price  List. 

FRANK  HOLT,  8i  coibome  street,  Toronto 


DEDERICK'S  PATENT  STEEL  SHELL 

HAY  PRESSES. 

Made  of  Steel— lighter,  stronger,  cheaper,  more 

power,  everlasting,  and  competition  distanced. 


Also  all  styles  of  Bale  Ties  made  from  the 

Best  Steel  Wire. 

Manufactured  by  BOYD  &  CO.,  Huntingdon,  Q. 


BERGER  BROS. 


Tinners'  Hardware 
and  Roofers'  Supplies. 


The  best  Eave  Trough  Hangers  and  Pipe  Fasteners 
on  earth.  Berger's  Long  Eave  Gutter,  Pipe  Hooks  and 
Fasteners  of  every  description.  Also  Ridging,  Crest- 
ings.  Finals,  Registers  and  Ventilators.  Don't  buy  un- 
til you  have  our  price.     Samples  and  catalogue  free. 

237  ARCH  ST.,   PHILADELPHIA,    PA. 


(^levrkson 


ACCOUNTANTS    .     .     . 

Established  1864. 

26  Wellington  St-  East,  TORONTO 


Gas,  Electric, 
Combination 

Fixtures 

AND 

Brackets 


English,  Canadian 
and  American 

DESIGNS— 


A  select  stock  of 

Gas  and 
Electric 

CLOBES 


always 
on  hand 


JAS,  BARWELL,  ILW  Toronto 

Drawings  and  prices  on  application. 
The  trade  supplied. 


&C0. 


26,   28,   30   Front  St.   West,   TORONTO 

T?Mr>T   tcmj    UmT017.     SAMUEL,  SONS  &  BENJAMIN 
JZVrslljl^lC^i^L     nLUUv^f^.      r64  Fenchurch  St,  London,  E.  C. 


Milk  Can  Trimmings  and  Cans 
Creamery  Can  Fixtures  and  Cans 
Dairy  Pail  Bottoms .  .  . 

Sap  Buckets  and  Spiles 
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HARDWARE. 


MONTREAL  MARKETS. 

Montreal,  Feb.  2,  1894. 

HARDWARE. 

The  volume  of  business  in  general  shelf 
hardware  has  shown  some  improvement 
during  the  week,  but  in  heavy  hardware  of 
all  kinds  trade  is  still  quiet.  In  fact,  all 
round,  what  movement  there  is,  is  strictly 
confined  to  the  matter  of  supplying  im- 
mediate wants,  and  buyets  generally  mani- 
fest disinclination  at  present  to  go  into  the 
question  of  stocking  up  ahead  to  any  ex- 
tent. Travelers  are  now  all  out,  but  they  are 
finding  business  for  future  delivery  slow  for 
this  season.  The  movement  on  present  ac- 
count has  been  chiefly  in  cut  tacks,  screws, 
olts,  nuts  and  buts,  while  there  have  been 
quite  a  few  parcels  of  files  sent  forward  also. 
Plumbing  supplies  show  no  life,  and  build- 
ing supplies  are  about  as  flat  as  they  can  be. 
The  storm  this  week,  however,  is  expected 
to  interfere  with  business  to  a  certain  extent 
Payments  since  our  last,  and  up  to  the  time 
of  writing  have  been  fair. 

Wire — There  has  been  little  actual  move- 
ment in  wire  during  the  week,  but  some 
orders  are  being  received  from  Ontario 
points  for  smoDth  wire  for  future  shipment, 
and  the  same  is  to  note  for  barbed  wire. 

Rope — There  is  little  or  no  demand  at 
present,  and  prices  are  nominally  unchanged 
as  follows  :  Sisal,  %%,  to  Z^c.  for  7-16  and 
upwards,  and  15c.  for  deep  sea  line,  pure 
manilla,  jo%  to  ioj^c.  for  7-i6and  upwards, 
and  n^c.  for  smaller  sizes. 

Cutlery — There  has  been  rather  more 
doing  in  cutlery  during  the  week,  but  the 
movement  is  confined  to  small  parcels  of 
goods. 

Nails — There  has  been  little  change  to 
note  in  nails,  and  neither  cut  or  wire  nails 
furnish  any  very  important  business  during 
the  week  just  past.  For  forward  delivery 
there  is  little  or  nothing  doing  as  yet. 

Bolts,  Nuts,  Etc.— There  has  been  a 
fair  lot  of  small  orders  made  up  of  bolts, 
nuts,  screws,  and  butts  going  out  during  the 
week.  In  fact  they  have  constituted  the 
bulk  of  the  business  that  has  been  doing. 


Tacks — An  improved  business  in  tacks 
is  to  note.  All  the  houses  report  the  receipt 
of  quite  a  number  of  small  orders  of  cut 
tacks,  etc.,  for  prompt  shipment. 

Chain — No  change  in  this  lins,  business 
ruling  dull. 

Horseshoes — There  has  been  no  de- 
mand to  speak  of  for  these  goods,  business 
ruling  quiet,  and  the  same  is  to  note  in  the 
case  of  horsenails. 

Ware — Nothing  special  to  report  in  this 
line. 

Sporting  Goods  —  Business  continues 
flat,  and  neither  do  jobbers  seem  to  be  sell- 
ing or  bothering  much  about  supplies  for 
themselves. 

TOOLS — In  this  line  the  feature  has  been 
the  receipt  of  quite  a  lot  of  orders  for  snail 
lots  of  files  for  immediate  shipment  which 
has  aggregated  a  respectable  volume  of 
trade. 

Plumbing  Supplies— Business  is  dull 
all  round,  and  there  is  nothing  special  to 
note- 

Iron  Pipe — No  business  to  note  at  all  in 
these 

Building  Supplies— Trade  continues 
flat  and  there  is  nothing  doing  to  report. 

Naval  Stores— The  movement  in  these 
is  very  slow  all  the  leading  lines  being 
neglected.  We  quote  :  Turpentine,  49  to 
50c;  resins,  $2.50  to  $5,  as  to  brand  ;  coal 
tar,  $3.50  to  $4  ;  cotton  waste,  6>£c.  for  col- 
ored, and  7  to  ioc.  for  white  ;  oakum,  ll/2 
to  7^c. ;  and  cotton  oakum,  10  to  i2j£c. 
METALS,  ETC. 

All  lines  of  heavy  material  continue  dull, 
and  there  does  not  seem  to  be  much  pros- 
pect of  immediate  improvement.  In  fact 
the  general  tendency  of  values  in  most  lines 
at  present  does  not  conduce  to  make  buyers 
very  urgent  about  placing  their  orders  at 
present.  For  instance,  the  agreement  on 
bar  iron  was  only  for  one  mouth,  and  this 
with  the  uncertainty  regarding  tariff  changes 
makes  buyers  hold  back.  In  the  case  of 
foreign  importations  there  has  been  little 
business  for  spring  delivery  yet,  and  what 
has  been  done  so  tar  shows  very  easy  values 
on  tin  and  Canada  plate.  In  fact  the  general 
disposition  at  present  is  to  hold  back  as 
much  possible. 


Pig  Iron — This  line  is  quiet,  as  it  usually 
is  at  this  time  of  the  year,  and  prices  are 
nominally  unchanged.  We  quote,  ex  store  : 
Summerlee,  $19.50;  Eglinton,  $18.25 ;  Carn- 
broe,  $18;  and  Nova  Scotia,  $17  to  $17.50. 

Scrap  Iron — An  occasional  lot  of  ma- 
chinery scrap  has  been  moved  during  the 
week  at  $15.50  to  $15.75,  but  the  demand  is 
not  very  brisk.  The  rolling  mills  do  not 
seem  to  be  doing  much  at  present  either. 
For  wrought  scrap  prices  are  nominal. 

Bar  Iron — The  movement  from  jobbers' 
hands  in  this  line  is  very  small  at  present, 
while  they  themselves  are  not  disposed  to 
supply  themselves  very  far  ahead  at  present. 
Their  reason  for  this  is  that  the  agreement 
among  the  makers  at  the  $1.85  basis  was 
only  for  one  month,  and  besides,  there  is  the 
uncertainty  about  the  tariff. 

Sheet  Iron — There  is  little  change  or 
feature  to  note  in  this  line.  We  quote  former 
prices,  $2.30  to  $2.20. 

Hoops  and  Bands — No  particular  change 
to  note  in  this  line,  and  prices  are  the  same 
at  $2.30  to  $2.35. 

Steel — Business  is  quiet.  We  quote:  Best 
cast  steel,  \o]A  to  12c.  ;  sleigh  shoe,  $2.40  ; 
spring,  $2.50  ;  tire,  $2.50  to  $2.75,  and  round 
machinery  steel,  $3. 

Galvanized  Sheets— Business  is  still 
backward,  and  jobbers  do  not  expect  much 
improvement  until  the  spring  months.  We 
quote  :  4%  to  5c.  for  ordinary  brands  ; 
Morewood,  6  to  6%c. ;  tinned  sheets,  coke, 
No.  24,  6  to  6Xc. ;  No.  26,  6>£  to  6#c. 

Tin  Plate — The  spot  business  in  these 
from  store  is  conspicuous  by  its  absence. 
The  tone  is  easy,  although  there  is  no  quot- 
able change  in  prices,  and  some  business 
for  spring  importation  at  very  low  prices  has 
tended  to  accentuate  this  feeling.  Sales' 
agents  here  made  sales  on  Thursday  and 
Friday  last  on  the  basis  of  10s.  6d.,  which  is 
a  very  low  figure,  us.  3d.  being  about  the 
lowest  figure  last  spring.  We  quote  cokes 
$3  to  $3.20,  and  charcoal  $3.50  to  $4. 

Canada  Plate-  -There  is  no  business 
doing  here,  and  the  easy  tone  already  noted 
is  more  apparent  if  anything.  Business  for 
importation  was  done  a  few  days  ago  at  $7, 
which  is  the  lowest  figure  ever  heard  of. 
We  quote  ex-store,  $2.40  to  $2.50. 


Milk  Can  Trimmings 

Delivery  Can  Trimmings 

Creamery  Can  Trimmings 

And  Milk  Delivery  and  Creamery  Cans  Made  Up. 


We  have  an  entirely  new  idea  in  Creamery  Can  Gauges,  easy  to  solder, 
perfectly  tight,  unbreakable. 


BROAD  hoop 
PATTERN. 


All  sizes  and  guages  of  Tinned  Sheets  for  Cans  and  Vats. 
full  stock  and  can  make  prompt  shipment. 


We  have  a 


IRON  CLAD 
PATTERN. 


THE  McCLARY  MFG.  CO.,  London,  Toronto,  Montreal,  Winnipeg,  Vancouver. 


HARDWARE 
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The  Best  is  the  Cheapest. 


STANDARD  BELT 


GUARANTEED. 


J.  L  GOODHOE  &  CO.,  "St* 

A  full  stock  of  our  goods  kept  on  hand 
by  our  Western  representative, 

H.  D.  SIMMONS  &  GO. 


Telephone  2164. 


85  York  St.,  Toronto 


AMERICAN  CARPET  SWEEPERS 

CANADIAN  MAKE 


PRICE  PER  DOZEN,  $26.00. 


Order  from  your  jobber,  or  send  direct  to 

J.  M.  WARNER  MFG.  CO. 

Send  for  Price  Lists.  HAMILTON. 


ADAM   HOPE 
&  CO., 

Offer  for  Sa.e  HAMILTON 

"Pioneer"  ^  "Sloss" 

PIG   IRON 

These  are  fine  foundry  irons,  being  strong 

and  large  scrap  carriers. 
Also  all  the  well-known 

Scotch  brands, 

Broken  Car  Wheels, 
and  Railway  Cast  Scrap. 

Francis  t\m  &  Go. 


Builders 
Supplies 


5 

We  make  a  specialty  of 
Scotch  Fire  Clay 
Flint  Glazed  Sew- 
erage Pipes,  Fire 
Bricks  and  Fire 
Clay  Agricultural  Drain  Tiles, 
White  Enamelled  Bricks  andTiles 
for  walls.  Best  brands  London  Port- 
land Cement. 

STORES  AND  YARDS : 

King,  Queen  and  Wellington  Sts.,  Montreal 


Pure  Southern 


TURPENTINE  9-^^ 

Remember,  we  are  headquarters  for  the   pure  article,  and   intending  purchasers  will  do 

well  to  get  our  price  before  placing  their  orders. 
Every  barrel  of  Turpentine  we    ship  is   accompanied    by  our   printed  guarantee  that  it 

is  ABSOLUTELY  PURE- 

We    Are    Not   Members   of   any  Combine. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W„  TORONTO 

PIITI   CRV        )°S'  Rodgers  &  Co's>    E-   M-   Dickinson's  and 
UU  I   LLllla      other  Sheffield  Makes.    German  Pocket  Knives 
and  Razors,  "  Hercules"  Scissors.       ■      p     ■  rr\t  ir         fift 
Import  orders  solicited.     See  our      M.    U.    LlOLiL   <x   UU. 

samples  and  prices.  MONTREAL  and,  TORONTO. 


^  INVINCIBLE. 


EVERY  SAW 
WARRANTED. 


THE  FASTEST  AND  BEST  CUTTING  SAW  ON  THE  MARKET. 


wmmmmm 


I^^IWaW^ 


Guaranteed  four  Guages  Thinner  on  Back  than  Front  and  Made  from 
the  Highest  Quality  of  Double  Refined  Silver  Steel. 


Manufactured  only  by 


The  James  Robertson  Co.  —  d-> 

Toronto. 


SAMPLE  ORDER  SOLICITED. 


THE  WHITMAN  I  BARNES  MFG.  CO. 

Canadian  Branch:    St.  Catharines,  Ont. 


no.  1 


Nail  Hammer 


It  cannot  be  excelled  in  quality  or  finish  by 
any  Hammer  mauufactured. 

Our  "Garden  City"  Nail  Hammer 


GET    OUR    PRICES  and 
TRY    OUR    GOODS 


Is  the  best  and  cheapest 
"Solid  Cast  Steel"  Ham- 
mer on  the  market.  .  .  . 


We  aim  to  keep  in  stock  a  full  line  of  Hammers,  Sledges, 
etc.,  and  will  make  prompt  shipments 
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HARDWARE 


MONTREAL  Markets  continued 

Terne  Plates— Business  nil  and  prices 
easy  and  nominal  at  $7  to  $725. 

Copper — This  article  continues  quiet  and 
rather  easy  in  tone  at  1 1  to  12c. 

Tin — There  is  no  change  in  this  line,  and 
business  is  confined  to  the  merest  jobbing 
enquiry.  We  quote  19  to  20c.  for  ingot  and 
bar  tin  25c. 

Spelter— Absolutely  nothing  doing,  and 
prices  are  unchanged  at  $460  to  $4.75. 

Antimony — Continues  quiet  and  un- 
changed at  io}4  to  12c. 

Lead — Very  little  business  doing,  while 
prices  are  as  last  quoted,  at  $2.75  to  $2.90. 
Sheet  lead,  $4  to  $4.25. 

Zinc  Sheets — Continue  quiet  and  prices 
unchanged  at  $5  to  $5.25. 

Cement — The  past  week  has  been  very 
quiet,  but  some  enquiries  have  been  received 
from  the  west  with  regard  to  forward  de- 
livery. English  brands  are  offering  at  $2.05 
to  $2.20,  and  Belgian,  $195  to  $2.05  ex- 
store.  Fire  bricks  hold  firm  under  small  sup- 
plies at  $18  to  $22  per  thousand.  There  is 
a  fair  demand. 

PAINTS  AND  OILS. 

Business  in  leads,  paints,  and  varnishes 
has  continued  quiet,  but  there  have  been 
some  orders  for  later  delivery,  a'though  as  a 
rule  buyers  show  a  disinclination  to  order 
any  great  quantity  of  stock  ahead.  Linseed 
oil  is  steady,  and  turpentine  is  unchanged. 
We  quote  as  follows  :  Choice  brands  of  white 
lead,  government  standard, $5  to $5.25;  No.  1, 
$4.75  ;  No.  2,  $4.  so  ;  No.  3,  $4.25  ;  No. 
4,  $4;  dry  white  lead,  5c;  red  lead,  pure, 
4>£c.;  No.  1,  a%c;  zinc  white,  pure,  $7.25; 
No.  1,  $6.25;  No.  2,  $5.25;  linseed  oil,  round 
lots  raw,  59c,  boiled,  62c. 

GLASS. 

The  glass  market  has  shown  some  moder- 
ate business  during  the  week.  Prices  are 
unchanged,  at  $1.25  for  first  break  ;  $1.30 
second  break,  per  50  feet  ;  $3  25  for  first 
break  per  100  feet  ;  putty  in  bulk,  $1.85. 
PETROLEUM. 

Refined  petroleum  is  in  fair  demand,  the 
movement  being  good  for  the  season  ot  the 
year.  Prices  are  steady  and  unchanged. 
We  quote  as  follows  :  Canadian  crude  at 
$1.05  per  barrel  f.o.b.  at  Petrolia  ;  Can- 
adian refined  at  uj^c.  in  shed  at  Montreal, 
for  round  lots,  and  12c.  for  small  quantities. 
American  petroleum,  16c.  in  car  lots,  17c.  in 
iobarrel  lots,  \~j%c.  in  five-barrel  lots,  and 
I7^c.  for  single  barrels,  net  cash  ;  American 
benzine,  23  to  25c  ;  Canadian  benzine,  io^c. 
Petrolia;  12  'Ac  Montreal. 
HIDES. 

The  disposition  of  buyers,  to  which  we 
referred  last  week,  to  hold  off  has  been  suc- 
cessful in  the  face  of  heavy  stocks  in  pro- 
ducing lower  prices.  Dealers  are  now  pay- 
ing '/2z.  less,  viz.,  yA<- ,  2^c,  and  i^c,  ac- 
cording to  grade,  and  tanners  %z.  advance 
on  this. 

WOOL. 

Wool  is  very  quiet,  the  only  business  of 
importance  during  thr  week  being  a  carload 
of  greasy  Cape  at  within  our  quotations.  We 
quote:  Greasy  Cape,  14  to  16c.  ;B.  A.  scoured, 
30  to  35c;  Canadian  fhece,  18  to  20c;North- 
west,  11  to  14c;  and  British  Columbia,  11  to 
i2j^c,  as  to  grade.  In  pulled  wools,  20  to 
2ij£c.  is  quoted  for  supers,  and  extra  23 
to  26c. 

TALLOW. 

The  tallow  market  continues  easy  in  tone, 
sales  of  best  grade  tallow  being  made  at 
5J^c.  from  first  hands,  and  from  second, 
6  to  6^c.  We  quote  common  tallow  5c,  and 
roufch  grades  nominal  at  1  to  3c. 


MONTREAL    TRADE    NOTES. 

Messrs.  Pilkington  Bros,  have  been  filling 
some  fair  orders  for  bevelled  glass  during 
the  past  week. 

A.  C.  Leslie  &  Co.  report  some  fair  orders 
for  their  special  brands  of  tin  plate  and  gal- 
vanized plate,  both  for  winter  and  spring 
shipment. 

The  Canada  horse  nail  factory  is  shut 
down  at  present  in  consequence  of  a  dispute 
with  its  employees  with  regard. to  a  reduc- 
tion in  wages. 

Low  prices  for  importation  on  both  tin  and 
Canada  plate — the  lowest  on  record,  in  fact 
— have  been  one  of  the  features  of  the  situa- 
tion this  week. 

Arthur  King,  the  foreign  representative  of 
Mander  Bros.,  the  big  varnish  firm,  is  at 
ptesent  in  the  Maritime  Provinces.  He  is 
expected  in  Montreal  in  the  course  of  a  week 
or  ten  days. 

Cables  to  commission  men  and  iron  brok- 
ers here  state  that  makers  of  iron  of  all  kinds 
in  Great  Britain  are  away  behind  with  their 
orders,  as  they  have  not  yet  recovered  from 
the  effects  of  the  miners'  strike. 

W.  H.  Cottingham  &  Co.  call  attention 
to  their  "  ad."  of  last  week  regarding  As- 
pinall's  enamel.  This  line  is  well  known  the 
world  over,  and  Messrs.  Cottingham  are  the 
sole  agents  for  it  in  the  Dominion. 

Drummond,  McColl  &  Co.  report  enquiry 
from  the  west  regarding  pig  iron  for  future 
delivery.  They  have  been  booking  some 
good  orders  for  their  well-known  C  I  F  brand 
of  charcoal  pig  in  this  connection. 

The  representative  of  a  big  rolling  mill 
concern  here  said  the  other  day  that  the 
January  business  of  his  concern  was  con- 
siderably less  than  it  had  been  at  any  time 
during  the  same  period  for  the  last  five  years. 

There  has  no  been  no  quotable  change  in 
the  regular  market  for  bar  iron,  but  it  is 
claimed  that  orders  for  100  ton  lots  for  future 
delivery  have  been  accepted  at  a  cut  of  5c. 
to  10c.  on  this  price,  delivery  to  be  made  a 
month  or  five  weeks  hence. 

Jas.  Hutton  &  Co.  say  that  Hardware 
must  be  read.  They  have  had  several  en- 
quiries regarding  Arcade  files  and  rasps 
during  the  week,  and  attribute  it  to  the 
reference  made  in  last  week's  issue,  stating 
that  they  had  been  appointed  agents  for  the 
goods. 


TORONTO   MARKETS. 

Toronto,  Feb.  2,  1894. 

HARDWARE. 

Nothing  particularly  striking  has  developed 
during  the  week.  A  fairly  good  business  is 
doing,  although  the  volume  is  probably  not 
as  large  as  is  usual  at  this  time  of  the  year. 
A  number  of  forward  orders  are  being 
booked,  and  the  prospects  for  spring  and 
summer  trade  are  not  bad.  Stocks  of  such 
summer  lines  as  screen  doors  and  windows, 
lawn  mowers,  etc.,  are  arriving.  Wire  is 
showing  a  little  more  activity,  and  a  number 
of  forward  orders  have  been  booked.  Nails 
are  also  being  looked  after  on  future  account. 
Demand  continues  good  for  horseshoes. 
Peerless  ware  is  going  out  freely.  Business 
in  lawn  mowers  is  not  as  brisk  as  usual,  al- 
though some  forward  orders  have  been 
booked.  Payments  continue  to  show  slight 
improvement  as  far  as  the  country  is  con- 
cerned. 

Wire — The  demand  for  tinners'  wire  has 
been  a  little  better  during  the  week,  while 
hay-baling  wire  is  not   selling  as  well  as  it 
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was,  although  there  is  still  a  good  deal  going 
out.  Brown  and  mattress  wire  has  been 
selling  freely,  but  not  in  large  quantities, 
heavy  dealers  awaiting  result  of  the  tariff 
changes  before  placing  their  orders.  Barbed 
wire  is  being  freely  booked  for  forward  de- 
livery at  the  new  association  price. 

Rope — There  is  not  much  doing  in 
present  shipments,  but  a  number  of  forward 
orders  have  been  booked.  Prices  are  vir- 
tually unchanged,  although  Manilla  has 
been  offered  at  Xc-  below  last  week's  figures. 
We  quote  :  Sisal,  7-16  in.  and  larger,  8c; 
lX,  5-16,  Y%  in.,  8>£c  Manilla,  7-16  in.  and 
larger,  10  to  ic#c;  X,  5-i6>  H  i"-,  ™%  to 
ll#c. 

Cutlery — No  special  feature  to  note. 
Travelers  are  selling  lair  quantities,  and  con- 
siderable improvement  is  expected  to  de- 
velop during  the  next  few  weeks. 

Nails — Shipments  from  stock  are  not 
large,  but  quite  a  number  of  forward  orders 
have  been  booked  by  country  dealers  for 
shipment  as  soon  as  the  freight  rates  are 
lowered. 

Green  Wire  Cloth— There  has  not 
been  much  doing  in  this  line  outside  of  for- 
ward orders  booked,  but  even  in  this  respect 
trade  is  hardly  up  to  the  corresponding 
period  of  last  year.  Prices  uncharged  at 
$1.85  to  $1.90. 

Tacks — Are  still  dull  and  without  special 
feature. 

Chain — The  price  of  coil  chain  is  low, 
and  there  is  not  much  business  doing,  al- 
though a  few  good  import  orders  have  been 
taken. 

Horseshoes — Are  still  in  good  demand, 
but  orders  are  not  large.  Some  forward 
orders  have  been  booked  at  the  same  basis 
as  cut  nails,  for  shipment  when  freights  are 
low. 

Ware — Peerless  ware  is  going  out  quite 
freely,  but  in  white  and  blue  ware  there  is 
no  special  feature  to  note,  business  in  these 
being  exceedingly  flat. 

Lawn  Mowers— Although  some  forward 
orders  have  been  booked,  the  volume  of 
business  has  not  been  as  large  as  at  the  same 
time  last  year.  Country  dealers  seem  to  be 
holding  off  in  order  to  obtain  the  best  arti- 
cle for  the  money.  American  mowers  will 
not  be  sold  so  freely  this  season  as  last,  but 
still  some  customers  are  having  this  article. 

Sporting  Goods — There  is  no  improve- 
ment. Jobbers  are  getting  out  their  price 
lists  for  stock  which  arrive  in  a  short  time, 
and  orders  will  then  be  placed  for  fall  ship- 
ments. 

Plumbers'  Supplies — There  is  no  im- 
provement to  report  in  the  city  trade.  Coun- 
try trade  is  also  slow,  although  not  so  much 
so  as  that  in  the  city.  A  few  small  lots  of 
galvanized  boilers  are  moving. 

Builders'  Supplies— This  is  very  flat, 
especially   in  the   city.     Country    trade    is 
slightly  better  than  it  was,  but  even  in  this 
particular  it  does  not  amount  to  much. 
METALS. 

There  is  a  little  improvement  to  note  in 
metals,  but  trade  is  on  the  whole  still  quiet, 
and  orders  taken  are  principally  for  future 
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delivery.  The  lines  in  which  improvements 
are  reported  are  sheet  iron,  galvanized  iron, 
ingot  tin,  sheet  copper,  hoops  and  bands. 

Pig  Iron — The  market  seems  to  be  about 
asdulland  uninteresting  as  ever.  We  quote 
nominally  :  Summerlee,  $20.50  to$2i;Carn- 
broe,  $19.50  to  $20  ;  Siemen's,  $19  50  to 
$19.75. 

Rogers,  Brown  &  Co.,  Buffalo,  report  the 
Toronto  market  for  American  pig  iron  as  fol- 
lows :  There  have  no  new  features  devel- 
oped in  the  pig  iron  market  this  week.  Busi- 
ness continues  to  drag  and  shipments  indi- 
cate a  consumption  of  iron  which  is  less  than 
two-thirds  of  the  normal  volume.  Prices 
are  irregular,  and  under  a  lively  competition 
show  no  strength.  The  improvement  in  de- 
mand noticed  last  week  is  sustained,  but  it 
is  not  of  sufficient  force  to  influence 
the  market  in  any  manner.  We  quote  on 
the  cash  basis  f.o.b.  Toronto  in  bond  :  No.  1 
X  foundry  strong  coke  iron,  Lake  Superior 
ore,  $14.30;  No.  2  X  foundry  strong  coke 
iron,  Lake  Superior  ore,  $13.80 ;  No.  2 
foundry  strong  coke  iron,  Lake  Superior  ore, 
$13.55;  Jackson  County  silvery  No.  1,  $17.80 
to  $18.30  ;  Jackson  County  silvery  No.  2, 
$17.30  to  $17.80  ;  Lake  Superior  charcoal, 
$16.80;  Southern  soft  No.  1,  $12.85  ;  South- 
ern soft  No.  2,  $12.60. 

Bar  Iron— Orders  are  still  small,  al- 
though some  large  ones  have  been  booked 
for  shipment  as  soon  as  summer  freight 
rates  go  into  force.  Prices  are  still  ruling 
at  the  $1.95  basis,  and  jobbers  cannot  posi- 
tively say  whether  there  will  be  any  change 
before  shipments  are  made. 

Sheet  Iron — There  has  been  a  little  im- 
provement in  this  particular  line.  Sizes 
called  for  are  principally  of  heavy  gauge  and 
large  size.  Figures  still  remain  at  the  $2.75 
ba->is  for  20  gauge  and  under. 

Corrugated  Iron  —  Quiet  and  un- 
changed. We  quote:  "Owl"  brand  at  $3  to 
$4  per  square  for  painted  and  $4.25  to  $7 
for  galvanized,  according  to  gauge. 

Galvanized  Iron — Trade  has  improved 
somewhat  in  this  line,  principally  in  the 
heavier  gauges,  but  imported  orders  are 
mostly  for  26  and  28  gauge,  while  ship- 
ments from  stock  are  for  24  guage  and 
heavier.  We  quote  Queen's  Head  and  Gor- 
don Crown  brands  at  5  to  5^c.  for  16  to  24 
guage. 

Ingot  Tin — There  has  been  a  little  more 
movement  in  this  line,  in  Lamb  and  flags 
especially,  but  orders  have  not  been  large. 
A  few  good  orders  have  been  booked  for 
Straits  for  imporc  and  for  forward  delivery 
at  the  ruling  prices  of  2oyi  to  21c,  according 
to  quality. 

Ingot  Copper — There  has  been  no  im- 
provement in  this  article.  Sales  are  very 
small  Prices  are  unchanged  at  iij^  to 
12c.  fir  ton  lots  and  %z.  extra  for  small 
lots. 

Sheet  Copper — A  better  movement  is 
reported,  some  good  orders  having  been  re- 
ceived both  for  import  and  for  shipment 
from  stock.  The  demand  for  braziers'  cop- 
per is  not  quite  so  good  as  it  was  a  week 
ago.  Prices  are  unchanged  at  16  to  18c. 
according  to  quality. 

BOILER  Tubes — Dull  and  unchanged. 

Steel  Plates — Are  looking  a  little  bet- 
ter, one  or  two  large  lots  having  been  moved. 
There  is  nothing  doing  in  heads.  The  lease 
price  is  still  $2.25  fjr  plates  and  $2.40  for 
heads. 

Zinc  Spelter — Is  quiet,  no  movements 
of  any  importance  being  reported.  Prices 
are  unchanged  at  &,yi  to  4^c.  for  do.nestic 
and  4^4  to  4KC-  t°r  import. 


Tin  Plates— Trade  in  this  line  has  been 
exceptionally  good.  Stocks  are  complete, 
except  in  a  few  odd  sizes,  for  which  there 
seems  to  be  quite  a  demand.  In  the  course 
of  a  week  or  so  stocks  in  the  sizes  now  short 
will  arrive  and  jobbers  will  then  be  in  a  posi- 
tion to  fill  orders.  Coke  tin  is  going  out 
freely.  We  quote  :  $385  to  $4  for  I.C. 
charcoal  and  $340  to  $350  for  coke  tin, 
14  x  20  basis. 

Zinc  Sheets — There  is  not  a  great  deal 
doing  in  this  line,  cask  lots  being  called  for 
but   seldom.     Prices   unchanged  at  5%   to 

Terne  Plates — Trade  shows  no  im- 
provement over  last  week,  although  jobbers 
are  preparing  for  a  good  business  during  the 
season,  and  have  placed  orders  with  man- 
ufacturers for  spring  trade.  It  is  not  antici- 
pated that  the  same  quotations  of  chis  article 
will  be  used  this  season,  owing  to  other 
metals  having  taken  the  place  of  terne  plates 
in  the  matter  of  roofing. 

Hoops  and  Bands— There  has  been 
some  activity.  Prices  have  been  reduced, 
however,  about  5c.  per  pound,  leaving  the 
margin  small.  We  now  quote  $2.50  to  $2.60 
as  the  base  price. 

Canada  Plates— Jobbers  are  still  re- 
ceiving enquiries  for  small  lots.  Stocks  of 
all  bright  are  virtually  exhausted.  The  de- 
mand is  principally  for  half-polished.  We 
quote  :  All  dull,  $2.60  to  $2  65;  half-polished, 
$2.75,  and  all  bright,  $2.90. 

Solder — A  number  of  orders  have  been 
received  for  fair  quantities  of  the  different 
compositions.  Prices  unchanged  at  14  to 
16c,  according  to  composition. 

Pig  Lead — Stocks  are,  comparatively 
speaking,  heavy,  ana  sales  have  been  good, 
but  orders  for  special  shipments  have  not 
been  large.  Prices  remain  unchanged  at  3c. 
for  ordinary  lots,  but  round  lots  can  be  shad- 
ed a  fraction. 

Antimony — There  has  been  no  improve- 
ment in  this  line,  although  a  few  import  or- 
ders have  been  taken.  Shipments  from 
stock  are  limited;  11X  to  ii^c.  are  still 
the  ruling  quotations  for  small  lots. 
GLASS. 

Most  of  the  orders  for  import  have  now 
been  placed,  although  jobbers  are  still  wait- 
ing special  specifications  for  customers  who 
have  placed  their  orders.  Shipments  from 
stock  are  only  fair,  and  certain  sizes  are  still 
difficult  to  obtain.  Prices  are  unchanged,  at 
$1.20  to  $1.25  first  break. 

PAINTS  AND  OILS. 

The  improvement  noted  last  week  has 
become  more  pronounced  this.  The  im- 
provement is  most  marked  in  turpentine, 
demand  being  now  fairly  active  at  the  un- 
changed price  of  48c.  per  gallon  Toronto, 
Hamilton,  London  and  Guelph,  with  2c.  ad- 
ded for  shipment  to  outside  points.  White 
lead  is  much  as  before — quiet  and  unchanged 
at  the  base  price  of  5c.  Linseed  oil  is  in  a 
little  better  demand,  with  prices  unchanged 
at  60c.  for  raw  and  63c.  for  boiled  Toronto, 
Hamilton,  London  and  Guelph,  with  2c.  ad- 
ded for  delivery  at  outside  points.  Prepared 
paints  are  dull  and  unchanged  at  $1.05  for 
pure.  Castor  oil  is  beginning  to  move  a 
little  better  at  the  unchanged  price  of  7^  to 
8c.  per  lb.  Payments  fair. 
SEEDS. 

The  movement  is  fairly  liberal  in  alsike, 
and  prices  are  fairly  steady  at  quotations. 
Red  clover  is  dull,  and  prices  about  15c. 
lower  in  sympathy  with  the  decline  in  the 
American  market.  Timothy  is  almost  no- 
minal in  price,  offerings  being  so  small. 
We  quote  :  Alsike,  $5.75,  to  $6.25  for  good  to 
prime  seed,  and  $6.50  to  $6  80  tor  choice  to 
fancy.     Red  clover,  $5.10  to  $5.85  for  ordi- 


nary to  prime  ;  $5.85  to  $6.10  for  choice  to 
fancy.  Timothy,  $1  to  $1.25  for  inferior, 
$1.50  to  $1.60  for  prime  ;  choice  to  fancy, 
$1.80  to  $2. 

HIDES,  SKINS,  WOOL,,  TALLOW. 

Hides — The  drop  of  a  %  Per  cent,  has 
taken  place  since  last  report.  Several  cars 
of  cured, inspected  hides  have  been  disposed 
of  during  the  past  week  at  4c.  The  present 
standing  quotations  are  :  3)4c.  for  cows',  and 
4c.  for  steers'. 

SKINS — Nothing  much  doing  at  present  ; 
dealers  are  offering  80c.  for  fresh  slaughtered 
green  skins,  and  for  country  lots  30  to  50c. 

TALLOW — Nothing  new  to  report  in  this 
article.  Prices  continue  the  same,  with  but 
small  prospects  of  change  at  present.  Deal- 
ers are  paying  20  for  rough  and  5XC-  Ior 
rendered. 

Wool — Remains  quiet  with  very  little 
chance  of  improvement.  It  is  reported  that 
there  has  been  over  1,500,000  lbs.  of  wool  re- 
ceived into  Canada  since  the  corresponding 
date  last  year.  This  is  altogether  more  than 
the  trade  requires,  and  dealers  stand  a  poor 
show  of  advanced  prices  until  this  extra  sur- 
plus is  disponed  of.  Green  Cape  is  moving 
slightly  at  11  to  13c;  B.  A.  clothing  from 
27  to  29c. ;  yellow  ditto,  24  to  26c.  East  In- 
dia wools — White,  17  to  18c.  yellow,  10  to 
14c;  black  and  grey,  11  to  12c.  Mediter- 
ranean wool — Whites,  from  15  to  17c.  ac- 
cording to  grades;  grey  and  fawn  color,from 
10  to  12c.  Domestic  fleece,  23  to  24c;  fresh 
clothing,  20  to  22c;  Southdown,  No.  1,  25 
to  26c. 

PETROLEUM. 

The  Petrolea  Advertiser,  in  its  weekly 
report,  says:  "Crude  oil,  $1.01  per  bbl.; 
refined,  6X  to  6>£c.  in  bulk,  or  9  to  9^c. 
in  barrels  in  car  lots  f.o.b.  here.  There  is 
nothing  of  consequence  to  report  in  oil  mat- 
ters, with  the  exception  of  the  firms  who  are 
experimenting  with  new  processes  of  refining 
oil,  and  with  regard  to  which  we  shall  deal 
later.  The  price  of  both  crude  and  refined 
is  unchanged,  and  may  be  quoted  firm  at 
the  above  figures." 

Trade  continues  brisk  on  the  Toronto 
market  at  unchanged  prices,  without  any 
special  features  to  note.  We  quote :  5  to 
10  barrel  lots,  imperial  gallon,  Toronto — 
Canadian,  12  to  I2>^c.:  carbon  safety,  15X 
to  16c;  American  water  white,  18  to  19c; 
photogene,  20c. 


All  kinds  of  Office  and  Store 
Fittings  and  Furnishings 


TORONTO  AND  STRATFORD. 

Canada's  Greatest    Business    Schools. 

lUn  I   Y     UULLAno    class  business  eduea- 
cation  will  produce  highly  satisfactory  results. 

Others   have  found   it   a    paying  investment 
Why  don't  you  try  it  ? 
Write  for  catalogues. 

SHAW  &  ELLIOTT,  Principals. 
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MARKET    NOTES. 

H.  S.  Rowland,  Sons  &  Co.  are  getting  in 
a  new  line  of  wagon  jacks. 

O.  B.  Henry,  formerly  of  Henry  & 
Hambly,  Drayton,  is  starting  business  in 
that  place  under  the  style  of  O.  B.  Henry  & 
Co. 

H.  S.  Howland,  Sons  &  Co.  are  in  receipt 
of  a  full  line  of  Hartz  blocks — single,  double, 
triple  and  snatch. 

"  Ideas  for  Hardware  Merchants"  is  just 
what  you  want.  Send  50c.  to  this  office 
and  get  a  copy. 

Schulyler  Edsall's  hardware  store  at  Bow- 
manville,  together  with  its  contents,  was  de- 
stroyed by  an  explosion  Thursday. 

A  fir  t  dividend  of  33J^c.  on  the  dollar  has 
been  declaied  in  the  estate  of  F.  Hatch,  the 
Waterford  hardware  merchant  who  failed 
some  time  ago. 

Mr.  J.  P.  Conklin,  of  Sanderson  Pearcy 
&  Co  ,  is  on  the  road  actively  engaged  in 
securing  trade  for  spring  shipment.  He 
purposes  visiting  eveiy  customer  in  a  short 
time. 

H.  S.  Howland,  Sons  &  Co.  report  that 
they  have  booked  a  number  of  orders  for 
Sampson's  steel  spades  and  shovels. 

The  Collins  Mfg.  Co  report  that  they  are 
having  a  heavy  run  of  their  Dome  Bottom 
Kettles.  The  firm  announce  that  they  are 
manufacturing  a  new  extension  thimble,  also 
a  new  combination  tea  and  coffee  pot.  "  We 
anticipate  a  large  demand  for  these  goods," 
they  say,  "  and  it  will  be  to  the  interest  of 
dealers  to  inspect  our  stock  before  placing 
their  spring  orders." 

H.  S.  Howland,  Sons  &  Co.  have  been 
appointed  agents  in  Ontario  for  Rixford's 
harvest  tools.  "  If  the  trade  throughout  the 
country  expect  to  have  their  wants  supplied 
with  this  make  of  tools,  they  had  better  place 
their  orders  in  good  time,"  said  a  member 
of  the  firm. 

The  Clauss  Shear  Co.,  Toronto,  report 
that  their  sales  for  January  exceeded  all 
expectation.  The  firm  say:  "  We  have  had 
an  unusually  large  demand  for  our  various 
specialties,  and  a  great  increase  in  our  sales 
in  Clauss  shears.  Our  six-bladed  meat 
chopper  that  we  recently  introduced  is  find- 
ing favor  everywhere,  and  is  greatly  in  de- 
mand.    Spring  trade  is  opening  up  nicely." 

The  Toronto  Plate  Glass  Importing  Co., 
Toronto,  report  being  busy  on  the  contract 
which  they  have  received  for  the  glazing  of 
the  new  drill  shed,  Toronto.  "  We  have 
just  completed  the  glazing  of  the  Toronto 
Athletic  Club,"  said  a  member  of  the  firm. 
"  Spring  orders  are  already  commencing  to 
come  in  rapidly,  and  business  is  showing  a 
marked  improvement  all  through." 

The  Booth  Copper  Co.  report  a  continued 
improvement  in  business.  The  firm  an- 
nounces that  it  is  manufacturing  a  new  range 
boiler,  which  will  have  many  improved  fea- 
tures, and  for  which  is  expected  a  large  de- 
mand. It  is  on  the  point  of  completion,  and 
will  soon  be  introduced  to  the  trade. 

The  Gurney  Foundry  Co.,  Toronto,  report 
having  open-d  up  strong  for  the  spring 
trade,  and  intend  introducing  a  large  and 
superior  variety  of  gas  ranges  during  the 
coming  season.  They  are  also  manufactur- 
ing some  new  patterns  in  cooking  ranges, 
and  announce  a  heavy  run  on  this  line  of 
goods. 

Chas.  Boeckh  &  Sons,  brush  manufac- 
turers, Toronto,  report  that  dealers  are  al- 
ready commencing  to  place  their  spring 
orders.  They  announce  large  sales,  and 
many  inquiries  for  their  new  Jersey  butter 


moulds,  which  they  attribute  chiefly  to  the 
advertisement  which  they  have  recently 
placed  in  Hardware.  "  This  year  trade  is 
opening  up  with  very  bright  prospects,"  says 
the  firm. 

A  change  has  been  made  this  week  in  the 
directorate  of  the  Toronto  Lead  and  Color 
Co.  The  business,  however,  will  be  carried 
on  as  before,  and  under  the  old  name.  Mr. 
George  W.  Complin  has  been  appointed 
sec. -treasurer.  No  change  ftas  been  made 
in  the  traveling  staff,  Mr.  A.  E.  Youmans 
representing  the  firm  in  the  west  and  Mr.  J. 
W.  Shorney  in  the  north. 

Samuel,  Benjamin  &  Co.  are  this  week  in 
receipt  of  a  carload  of  screen  doors  and  win- 
dows. They  are  this  year  superior  to  any- 
thing of  the  kind  handled  by  the  firm.  An 
improvement  noticeable  on  the  doors  is  the 
fastening  of  the  wire  cloth.  Instead  of  tack- 
ing the  cloth  on  as  before,  it  is  now  pressed 
into  a  groove  into  which  a  welt  is  driven. 
The  advantage  of  this  method  is  that  the 
cloth  cannot  sag.  One  important  feature 
about  the  window  screens  is  that  they  adjust 
on  a  wire,  which  prevents  their  binding. 


NEW   YORK    MARKETS. 

New  York,  Feb.  2,  1894. 

Pig  Tin — The  change  in  the  rules  of  the 
Metal  Exchange,  whereby  the  m.nimum 
quantity  of  tin  deliverable  contracts  was  re- 
duced from  ten  tons  to  five  tons,  has  attract- 
ed hardly  the  attention  that  it  would  seem 
to  deserve.  It  is  worthy  of  the  attention  of 
jobbers  and  consumers  that  the  quotations 
made  on  the  Exchange  of  late  have  been 
exceptional,  and  that  the  opportunity  for 
securing  moderate  supplies  at  strictly  inside 
prices  have  never  been  as  great.  Despite 
this  fact,  however,  orders  come  along  very 
slowly,  and  the  market  is  bare  of  anything 
in  the  nature  of  active  interest  on  specula- 
tive or  other  account.  Yesterday  it  was  no 
difficult  matter  to  secure  five-ton  lots  at 
19.30c.,  and  the  chances  were  that  bids  of 
19.85c.  would  have  been  accepted  for  five- 
ton  lots,  prompt  or  immediate  future  del:v- 
ery.  The  market,  besides  being  spiritless, 
was  thus  rather  weak,  suffering  doubtless 
from  extreme  conservative  tendency  of  con- 
sumers and  uncertainties  connected  with 
pending  tariff  legislation,  to  say  nothing  of 
lack  of  encouragement  in  London  reports  as 
to  the  status  of  affairs  there. 

Copper — No  improvement  was  reported 
in  sales  or  new  demand  for  Lake  Superior 
ingot.  The  offering,  while  not  particularly 
urgen",  was  somewhat  freer  and  of  sufficient 
weight  to  give  the  market  rather  weak  tone. 
The  popular  quotation  by  sellers  was  10c, 
but  fairly  numerous  offerings  of  lots  of  25,- 
000  pounds  to  50,000  pounds  went  a-begging 
at  a  shade  less,  and  requestsforbidsof  g}ic. 
met  with  a  very  poor  response. 

PlG  Lead — The  higher  range  of  prices 
established  yesterday  was  maintained  chiefly 
under  the  influence  of  reports  of  sales  to  the 
extent  of  20  carloads  in  St.  Louis  thus  far 
this  week,  and  a  subsequent  rise  in  smelters' 
price  to  3  ioc.  Consumers  in  this  vicinity 
manifested  indifferent  interest,  but  bids  of 
3.20  to  3.22>£c.  were  fairly  numerous,  and  at 
less  than  3.30c.  there  was  hardly  any  offer- 
ing. The  speculative  tendency  here  is  also 
quite  tame.  St.  Louis  wire  to  the  Metal  Ex- 
change was  3.10c.  asked.  The  London  cable 
quoted  ,£9  6s.  3d.  for  soft  Spanish.  Late  in 
the  day  speculative  bids  were  raised  in  the 
local  market  to  3.27,^0.  for  February,  and 
3  30c.  for  March  and  April  delivery. 

Spelter — Consumers  are  buying  a  little 
more  freely.  They  do  not  take  large  quan- 
tities, but  place   enough   deferred  order  to 


encourage  smelters  and  thereby  impart 
rather  more  tone  to  the  market,  superficially 
at  least.  A  few  dealers,  of  more  or  less 
speculative  temperament,  help  matters  along 
also  through  bids  on  their  part  of  3.55c. 
early  delivery  and  3  60c.  March  or  later  de- 
livery for  standard  Western  brands. 

Antimony — The  demand  is  running  very 
much  the  same  as  it  has  been  for  some  little 
time  past,  and  the  business  passing  suffices 
to  keep  prices  fairly  steady  at  about  9%  to 
9^c.  for  Hallett's  and  io>£  to  io^c.  for 
Cookson's. 

Tin  Plate — Purchases  of  spot  stock  con- 
tinue somewhat  irregular  and  ate  barely  up 
to  the  average.  In  stock  future  delivery 
the  dealings  are  somewhat  more  satisfactory, 
but  hardly  up  to  the  full  average  for  this  sea- 
son of  the  year.  Buyers  would  thus  appear 
to  be  quite  as  conservativeas  they  have  been 
at  any  previous  time  since  the  beginning  of 
the  year,  although  extremely  low  prices  have 
latterly  stimulated  purchases  to  some  extent. 

Iron  and  Steel — The  best  reports  on 
business  in  American  pig  iron  go  to  show 
that  the  volume  is  only  fair,  and  that  the 
increase  that  should  naturally  take  place  at 
this  season  of  the  year  is  backward  in  ma- 
terializing. 

PERSONAL  MENTION. 

Mr.  Fuller,  representing  the  Ross  &  Fuller 
Association,  was  in  Toronto  this  week  in  the 
interests  of  his  firm. 

A.  F.  McPherson,  of  the  Montreal  Rolling 
Mills,  was  in  Toronto  this  week. 

Mr.  Clement,  of  Clement  &  Co.,  Bolton, 
was  seen  touring  the  warehouses  in  Toronto 
this  week.  So  were  M.  H.  Smith,  of  Oak- 
ville  ;  Mr.  Moore,  of  Bowman  &  Moore,  of 
Hamilton,  and  H.  Keys,  of  Weston. 


HOUSEHOLD  BRUSHES. 

IN  the  manufacture  of  even  so  simple  an 
article  as  a  brush  a  great  deal  of  skill, 
experience,  and  forethought  is  neces- 
sary. The  purpose  for  which  the  article  is 
intended  must  be  studied  out,  also  the  shape 
it.  must  be  made  in  accordance  with. 
A  great  many  cheap,  inferior  imitations  of 
good  standard  quality  brushes  are  now  be- 
ing placed  on  the  market,  which,  while  they 
may  to  a  certain  extent  displace  better  goods 
for  a  time,  will  eventually  prove  worthless, 
and  a  dead  loss  to  the  purchaser.  The  bet- 
ter class  of  trade  have  found  that  it  is  more 
satisfactory  and  profitable  to  handle  a  good 
class  of  brushes  of  well-known  makers  who 
have  a  reputation  to  sustain.  Chas.  Boeckh 
&  Sons,  Toronto,  are  manufacturing  a  line 
of  solid  back  brushes  which,  they  claim,  are 
gradually  taking  the  foremost  rank  in  the 
market,  and  are  much  in  demand  owing  to 
their  standard  quality  and  durability.  The 
firm  say  :  "  Our  brushes  are  made  for  a 
variety  of  purposes,  such  as  scrubbing, 
stove,  shoe,  horse,  and  dandy  brushes,  etc. 
The  backs  are  not  tacked  on,  but  are  dove- 
tailed in  from  the  end,  thus  forming  practi- 
cally a  jolid  back,  which  cannot  warp  or 
come  off.  The  material,  such  as  bristles, 
fibre,  whisk,  or  whatever  the  brush  is  made 
of,  is  drawn  or  sewn  in,  and  they  are  for  this 
reason  much  stronger  and  more  durable 
than  the  machine  finished  brushes,  in  which 
the  knots  are  liable  to  drop  out  when  a  short 
time  in  use.  It  will  be  an  advantage  both 
to  the  trade  and  consumers  when  they  real- 
ize fully  that  a  first-class  brush  is  worth  a 
dozen  poor  ones,  and  is  by  far  the  cheapest 
in  the  end.  Price  list  and  descriptive  cata- 
logue sent  on  application.  Goods  to  be  had 
of  all  leading  wholesale  and  retail  dealers." 
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HALF  PRICE 

npHE  original  selling  price  of ''Ideas  for  Hard- 
ware Merchants'    was  $1.00;  the  price  now 
is  50  Cents,   and  only  handled  by  ourselves. 

(We  bought  out  the  publishers  at  a  bargain,  hence 
the  exceedingly  low  price. 
"  There  is  a  tide  in  the  affairs  of  men 
Which  taken  at  the  flood  leads  on  to  fortune  ; 
Omitted,  all  the  voyage  of  their  life 
Is  bound  in  shallows  and  in  miseries." 

This  is  the  opportunity  of  your  life.     Will 
j  you  grasp  fortune  as  she  rapidly  glides  past  you 
and  within  reach  ?     We  have  only  a  limited  num- 
ber of  copies  and  they  are  rapidly  going.     Mailed 
on  receipt  of  price,  postage  prepaid. 


i\ 


The  J.  B.  McLean  Publishing  Co. 

i o  Front  Street  East,    Toronto,   Ont. 
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BOARDS  OF  TRADE. 

THE  annual  meeting  of  the  Montreal 
Board  of  Trade  was  held  Tuesday. 
In  his  address  to-day,  Mr.  W.  W. 
Ogilvie,  the  president,  stated  that  the  new 
building  had  cost  $600,000,  bonds  being 
issued  to  the  amount  of  $540,000.  The 
rentals  now  reached  $38,500  yearly,  which 
would  amount  to  $52,500  when  the  offices 
were  all  taken,  as  they  would  be  in  the 
spring.  This  would  leave  them  a  net  annual 
surplus  of  $7,500,  after  the  expenses  had 
been  deducted. 

Mr.  E.  B.  Greenshields  also  addressed 
the  Board  upon  the  question  of  harbor  ac- 
commodation, and  came  out  strongly  in 
favor  of  a  free  port.  The  Board  of  Trade 
also  discussed  inland  transportation,  and 
finally  adopted  resolutions  favoring  free 
canals,  and  the  new  council  was  authorized 
to  make  the  same  a  case  of  urgency  with  the 
Canadian  Government. 

Mr.  Judge  was  elected  treasurer  by  a 
small  majority,  the  vote  standing  :  Judge 
361  ;  Esdaile,  353.  The  following  were 
elected  members  of  the  Council :  Messrs. 
E.  S.  Clouston,  D.  L.  Lockerby,  A.  A. 
Thibaudeau,  T.  J.  Drummond,  F.  J.  Hart, 
Wm.  Cunningham,  John  Baird,  J.  D.  Rol- 
land,  John  McKergo,  Chas.  F.  Smith,  D.  A. 
McPherson,  and  David  Robertson. 

The  Board  of  Arbitration  was  elected  as 
follows  :  Messrs.  E.  B.  Greenshields, 
Robert  Archer,  Jas.  P.  Cleghom,  Chas.  P. 
Hebert,  Robert  Reford,  Geo.  A.  Drum- 
mond, Geo.  Childs,  James  Slesson,  H.  Mon- 
tague Allan,  F.  W.  Henshaw,  Chas.  H. 
Gould,  and  H.  A.  Budden. 

The  following  had  been  re-elected  by  ac- 
clamation :  President,  Mr.  W.  W.  Ogilvie ; 
first  vice-president,  Mr.  Jas.  A.  Cantlie  ; 
second  vice-president,  Mr.  John  Torrence. 

TORONTO  BOARD. 

The  annual  meeting  of  the  Toronto  Board 
of  Trade  was  also  held  Tuesday,  and  was 
largely  attended. 

Mr.  John  L.  Spink,  treasurer,  presented 
his  report  for  the  year  ending  December 
31,  1893.  The  receipts  included  the  annual 
subscriptions  of  919  members  and  life  sub- 
scriptions from  93.  The  rents  of  the  big 
building  for  the  year  amounted  to  $22,047. 
Altogether  the  receipts  were  $61,413,  which 
covered  all  expenses  and  $14,577  besides. 
The  coupons  redeemed  in  the  year  amount- 
ed to  $21,500.  The  balance  sheet  shows 
assets  of  $490,825  (including  building  and 
equipment,  $470,530),  which  leaves  a  sur- 
plus of  $13,252  over  liabilities. 

In  presenting  the  report  of  the  represen- 
tative on  the  Harbor  Commission,  Mr.  J.  T. 
Matthews  stated  that  in  the  western  gap 
rock  had  been  struck  at  from  11  to  13  feet, 
but  in  the  eastern  gap  the  rock  was  60  feet 
down.  When  the  Dominion  Government 
had  deepened  the  St.  Lawrence  Canals,  To- 


ronto might  hope  to  see  ocean  vessels  come 
to  her  wharves. 

Secretary  Wills'  report  gave  a  resume  of 
the  work  accomplished  by  the  Board  dur- 
ing the  year,  and  was  in  this  respect  a  valu- 
able document. 

The  address  of  the  retiring  president,  Mr. 
Wilkie,  was  a  masterly  effort.  In  a  few 
graphic  words  the  president  showed  the 
fearful  and  world-wide  effects  of  the  existing 
trade  depression,  and  congratulated  Can- 
adians upon  having  escaped  the  torrent  of 
bankruptcy  and  upon  the  high  position  occu- 
pied by  Canada  in  financial  soundness.  He 
declared  himself  to  be  in  accord  with  his  two 
immediate  predecessors  in  favoring  imperial 
commercial  union.  "  Canada,"  he  said, 
"  was  never  so  prosperous  as  it  was  during 
the  existence  of  a  preferential  tariff  in  Great 
Britain  in  favor  of  her  colonies.  The  re- 
imposition  of  such  a  tariff  would  afford  the 
colonies  the  advantages  in  the  markets  of 
Great  Britain  over  foreign  rivals,  to  which 
we  think  they  are  entitled,  without  pressing 
upon  the  consumer;  would  ultimatelycompel 
the  revision  of  tariffs  at  present  hostile  to 
the  Empire;  would  conduce  to  the  rapid 
settlement  of  our  Northwest  and  would  give 
the  manufacturers  of  Great  Britain  an 
equivalent  in  the  shape  of  an  enlarged 
market  for  their  products,  without  the  cost 
to  the  nation  of  an  endless  sacrifice  of  blood 
and  treasure."  He  expressed  hopes  of  im- 
proved trade  relations  with  theUnited  States 
as  a  result  of  pending  legislation  and  the 
cessation  of  useless  attempts  to  make  reci- 
procity conditional  upon  political  union. 

"  Canada  will  never  consent  to  barter  her 
national  and  political  individuality  for  any 
commercial  consideration. '  He  congratu- 
lated the  people  on  Canada's  success  at  the 
World's  Fair. 

The  absence  hitherto  of  insolvency  legis- 
lation is  deplored,  and  justification  is  ex- 
pressed that  the  efforts  of  this  and  other 
boards  to  secure  a  Dominion  Insolvent  Act 
are  likely  to  be  successful. 

The  president  in  small  space  made  out  a 
strong  argument  for  cheap  postage.  He 
again  advocated  a  Canadian  fast  Atlantic 
line,  the  present  service  being  described  as 
"  slow  and  inefficient." 

He  expressed  regret  at  the  delay  in  the 
Pacific  cable  project,  but  was  hopeful  that 
awakening  sentiment  in  the  Australian 
colonies  and  Britain  would  lead  to  the  pro- 
ject being  crowned  with  success. 

In  dealing  at  some  length  with  the  min- 
ing industries  he  urged  that  the  Ontario 
Government  should  not  only  abandon  the 
principle  of  royalties,  but  also  assist  directly 
by  bonusing  smelters  and  giving  a  bounty 
on  pig  iron.  He  also  urged  that  the  Do- 
minion Government  should  admit  mining 
and  smelting  machinery  and  coke  (if  not 
coal)  free  and  increase  the  bounty  upon  na- 
tive pig  iron.  He  called  attention  to  the 
financial  losses  suffered   through  outbreaks 


of  such  diseases  as  typhoid  in  the  cities, 
towns,  and  also  on  the  firms  of  the  country, 
and  urged  the  purification  of  the  water  sup- 
ply. Calling  attention  to  the  success  of 
courts  of  arbitration  in  London,  he  said, 
"  Could  we  not  enlarge  our  usefulness  and 
influence  by  obtaining,  in  conjunction  with 
our  own  municipal  council,  similar  powers 
to  those  entrusted  to  representative  bodies 
of  the  great  metropolis  ?  " 

He  commended  the  banking  system  of 
Canada  as  judged  by  the  experiences  of  the 
country  in  the  present  crisis,  and  consider- 
ing the  "  hard  times"  suggested  that  insol- 
vency might  have  been  avoided  in  many 
cases  by  avoiding  outside  speculations. 
Coming  closer  home,  he  said  that  the  life 
membership  had  realized  enough  to  pay  off 
the  floating  debt  of  about  $13,000  and  put 
the  finances  on  a  good  footing.  The  ordin- 
ary revenue  had  been  enough  to  meet  cur- 
rent expenses  and  pay  interest,  but  not 
enough  to  pay  $5,000  required  by  the  sink- 
ing fund.  The  assistance  of  every  member 
was  necessary  in  keeping  up  the  member- 
ship and  adding  to  the  revenues.  The 
gratuity  fund  amounted  to  over  $90,000 
securely  invested.  The  address  closed  with 
a  few  graceful  words  of  farewell  as  presid 
ing  officer. 

On  motion  of  Mr.  Donagh,  the  president's 
address  was  received  and  ordered  to  be 
printed. 

There  was  a  tremendous  outburst  of  ap- 
plause when  the  new  president  took  the 
place  which  Mr.  Wilkie  had  just  stepped 
down  from. 

"  Mr.  Wilkie  and  gentlemen,"  said  he,  "  I 
desire  to  thank  you  very  sincerely  for  the 
honor  you  have  conferred  upon  me  in  elect- 
ing me  as  president  of  the  board.  I  desire 
especially  to  express  my  gratification  at  the 
cordial  and  unanimous  manner  in  which  I 
have  been  placed  in  this  position.  This 
gratification  does  not,  however,  idieve  me 
from  a  feeling  of  reluctance  in  accepting  the 
office.  When  I  consider  that  I  am  following 
in  the  footsteps  of  a  long  line  of  eminent 
predecessors,  I  think  you  will  excuse  me  in 
fearing  that  I  may  not  be  able  to  properly 
discharge  the  duties  to  the  satisfaction  of  the 
board.  Taking  yourself,  sir,  as  the  last,  if  not 
the  least,  in  that  line,  !t  would  be  impossible 
for  me  at  the  present  time,  while  your  address 
entirely  possesses  our  thoughts,  to  add  to  the 
estimation  and  value  in  which  your  services 
are  held  by  the  members  of  the  board.  And 
yet  I  cannot  allow  thcoccasion  to  pass  with- 
out bearing  willing  testimony  to  the  services 
you  have  rendered.  The  very  hour  that  you 
were  elected  to  the  position  of  president  I 
felt  convinced  that  the  selection  was  a  wise 
one,  and  the  experience  of  the  year  has  de- 
monstrated such  to  be  the  case.  What  we 
wanted  at  the  time  was  a  strong  man,  well 
schooled  in  finance.  You  proved  to  be  the 
right  man,  sir,  and  by  your  energy,  your  ab- 
ility and  your  devotion  to  the  affairs  of  the 
board  you  have  succeeded  in  placing  it  upon 
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QUflLiITY 


That  is  the  Word ! 


•  • 


Our  Prices  are  as  Low  as  any,  but  that  is  a 

secondary    consideration.        The    quality    of   our 
goods  is  unequalled  in  Canada. 


We  carry  a  full  line  of 

Paints,  Varnishes, 
Glass,  and    .    . 
General  Painters' 
Supplies 


Sanderson  Pearcy  &  Co. 

130to  136  Bay  St.,   TORONTO 


"Painters"  Pure  White  Lead  Varnishes,  Glass,  all  sizes, 

Pure  Prepared  Paints  Shellacs,  4ths, ^Double  * 

all  shades  and  sizes.  Glues,  Enamelled, 

Carriage  Varnish  Paints  Dry  Colors,  Rough  Rolled, 

Colors  in  Oil  and  Japan  Artists'  Materials,  Cathedral, 

Oil  and  Water  Stains,  Etc.  Brushes,  Etc.  Stained,  Etc. 


h 


ard  Wear  Paper 


FOR- 


Hardware  Men 


Manillas,  Brown  Wrapping,       4^\  -^^-    d^N  ^^V  d^N 
Hardware  Manilla  .  .  .  L/  LI     Lj  I— I    LJ 

Leather  Manilla,  Etc.,  Etc.        JT     lir     i^lV 

We  can  supply  Paper  of  all  Grades,  in  any  size  or  weight, 


We  can  supply  Paper  of  all  Grades,  in  any  size  or  weight, 
at  the  best  prices  and  most  favorable  terms.  Write  us 
for  samples  and  quotations. 


TORONTO  BRANCH  :  29  Front  St,  West. 
MONTREAL  BRANCH  :  318  St.  James  St. 


THE 


L  B.  EDDY  CO,,  Hull,  Canada 
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CHAINS 


Coil,  7  sizes,  Trace,  Halter, 

Tieout,  Post,  Heal  and  Oow  Ties, 


Tie  Weights  and 

Evener  Chains,  etc. 


Write  for  Catalogue. 


The  B.  Greening  Wire  Co.,  Ltd. 

HAMILTON.  CANADA. 


a  fairly  satisfactory  basis.  (Applause.)  None 
except  those  members  who  have  been  as- 
sociated with  you  on  the  various  committees 
know  theamount  of  work  that  you  have  given 
the  board  during  the  year,  and  although 
there  is  a  deep  sense  of  gratitude  in  the 
minds  of  the  members,  I  feel  quite  certain, 
still,  sir,  I  desire  to  again  bear  testimony  to 
the  splendid  services  that  you  have  rendered 
the  Board  of  Trade  during  the  year."  (Ap- 
lause.) 

A  long  discussion  followed  on  a  proposed 
amendment  to  the  by-law  respecting  the 
gratuity  fund,  the  object  being  to  release 
from  contributions  certain  members  who 
were  not  eligible  through  age  or  physical 
health  from  participating  in  its  benefits. 
The  debate  was  adjourned  for  a  report  on 
the  subject  by  the  Gratuity  Board. 
ELECTION   OF   OFFICERS. 

The  report  of  the  scrutineers  on  the  elec- 
tion held  the  previous  day  (other  officers 
having  been  elected  previously)  was  as  fol- 
lows : 

Council— D.  R.  Wilkie,  W.  D.  Matthews, 
D.  W.  Alexander,  William  Christie,  H.  N. 
Baird,  Thomas  Dunnett,  William  G.  Good- 
erham,  John  Donagh,  Elias  Rogers,  M.  Mc- 
Laughlin, J.  Short  McMaster,  A.  M.  Smith, 
J.  Herbert  Mason,  Charles  Cockshutt,  E. 
Samuel. 

Board  of  Arbitration — George  A.  Chap- 
man, William  Galbraith,  J.  H.  G.  Hagarty, 
J.  L.  Spink,  F.  B.  Cumberland,  R.  S.  Baird, 
Thomas  Flynn,  R.  J.  Stark,  J.  H.  Sproule, 
Noel  Marshall,  Robert  McLean,  S.  E. 
Briggs. 

Representatives  on  Harbor  Commission — 
J.  T.  Matthews,  George  A.  Chapman. 

Representatives  on  Industrial  Exhibition 
— H.  N.  Baird,  W.  B.  Hamilton,  Joseph 
Oliver. 

The  officers  elected  by  acclamation  at  the 
nomination  held  on  the  20th  ult.  were : 
Hugh  Blain,  president ;  Stapleton  Calde- 
cott,  vice-president  ;  E.  B.  Osier,  second 
vice-president. 

At  a  meeting  of  the  Charlottetown,  P.E.I., 
Board  of  Trade  the  following  officers  were 
elected  for  the  ensuing  year  :  President,  P. 
Blake,  Esq.  ;  vice-president,  Hon.  D.  Far- 
quharson  ;  sec.-treas.,  Mr.  B.  D.  Higgs. 
The  Council— T.  Handrahan,  L.  L.  Beer,  T. 


J.  Harris,  F.  H.  Arnaud,  J.  Newson,  W.  L. 
Cotton,  Horace  Haszard,  S.  W.  Crabbe, 
Esquires.  The  Board  of  Arbitrators — T., 
Handrahan,  S.  W.  Crabbe,  F.  W.  Hynd- 
man,  L.  L.  Beer,  F.  H.  Arnaud,  John  Mc- 
Eachern,  Horace  Haszard,  John  Newson, 
W.  L.  Cotton,  T.  J.  Harris,  E.  W.  Taylor, 
Esquires.  Messrs.  J.  Pitblado,  manager  of 
the  Bank  of  Nova  Scotia,  and  L.  E.  Prowse, 
Esq.,  were  elected  members. 


BUSINESS  CHANGES. 

DIFFICULTIES,  ASSIGNMENTS.COMPROMISES. 

JAMES  ALEXANDER  &  CO.,  general 
merchants,  of  Campbelton,  N.B.,  made 
an  assignment  on  Saturday.  The  lia- 
bilities are  $27,000,  and  the  assets,  stock 
about  $7,000  and  the  book  debts  $6,000. 

Piche,  Tisdale  &  Co.,  wholesale  hardware, 
Montreal,  have  suspended. 

Francis  Morrison,  blacksmith,  Toronto, 
has  been  sold  out  bv  the  bailiff. 

E.  Cheney,  tinware,  Vankleek  Hill,  has 
assigned  to  F.  W.  Thistlethwaite. 

John  H.  Wyle,  general  merchant,  Ruth- 
ven,  has  assigned  to  C.  S.  Scott. 

Mackay  &  Co.,  general  mercharts,  Rat 
Portage,  have  secured  an  extension. 

E.  Y.  Messinger,  general  merchant,  Wil- 
mot,  N.S.,  is  offering  to  compromise. 

A  demand  of  assignment  has  been  made 
on  Boyd  &  Co.,  foundry,  Huntingdon. 

R.  McGowan,  general  merchant,  Kirkton, 
has  assigned  to  Alfred  Robinson,  London. 

Shea  &  Co.,  general  merchants,  Port  Ar- 
thur, have  secured  a  settlement  with  their 
creditors  at  60c.  on  the  dollar. 

The  business  of  the  Patrons,  Wholesale 
Supply  Co.,  Front  street  west,  Toronto,  has 
been  placed  in  the  hands  of  a  receiver. 

A  meeting  of  the  creditors  of  F.  Chalmers, 
merchant,  Woodstock,  was  held  in  W.  A. 
Campbell's  office  Monday  afternoon.  No 
satisfactory  settlement  was  arrived  at,  and 
the  meeting  in  consequence  adjourned. 

A.  O.  Lucas,  general  merchant,  Sher- 
brooke,  Que.,  is  offering  to  compromise  at 
60c.  on  the  dollar.  Ben.  Campeau,  in  the 
same  line  of  business  at  St.  Clet,  Que.,  has 
secured  the  desideratum  at  40c.  on  the 
dollar. 

James  Edwin  Macdougall,  trader.  Mont- 
real, has  assigned  at  the  demand  of  C.  E. 
Macpherson,  of  St.  John,  N.B.  The  total 
liabilities  are  about  $20,000.  The  principal 
creditors  are:  The  Union  Bink,  $3,000; 
Victoria    Park   Syndicate,   $3,000 ;    Samuel 


Fenton,  $1,400.  The  cause  of  the  abandon- 
ment is  depression  in  real  estate,  but  it  is 
expected  that  the  estate  will  pav  in  full.  Mr. 
A.  F.  Riddell  is  in  charge  for  Mr.  Macpher- 
son. 

PARTNERSHIPS    FORMED    AND    DISSOLVED. 

Robinson  &  Osgood,  general  merchants, 
St.  Croix,  N.B.,  have  dissolved. 

Esau  &  Loewen,  general  merchants, 
Gretna,  Man.,  and  Esau,  Loewen  &  Co., 
Winkler,  Man.,  have  dissolved. 

SALES   MADE  AND   PENDING. 

Allan  Macdougal,  blacksmith  and  wagon 
maker,  is  advertising  business  for  sale. 

Christopher  Moore,  general  merchant, 
Orillia,  is  advertising  his  business  for  sale. 

The  property  and  plant  of  the  Perfection 
Hoop  and  Veneer  Co., Toronto  and  Eugenia, 
is  advertised  for  sale  Feb.  14. 
CHANGES. 

John  Hoolahan  has  been  registered  pro- 
prietor of  the  Boston  Tinware  Mfg.  Co. 

The  stock  of  S.  L.  Kelly  &  Co.,  stoves, 
Victoria,  B.C.,  has  been  sold  to  S.  B.  Kelly 
&  Co. 

M.  A.  Macdonald  &  Co.,  hardware  and 
tinware;  J.  Macdonald,  spinster,  has  been 
registered  proprietress. 

Auguste  Couillard,  hardware,  Montreal, 
has  sold  out  to  Dumont  Laviolette  and  O. 
W.  Lawriault,  and  business  will  be  carried 
on  under  old  style. 


TRADE  SALES. 


Three  bankrupt  stocks  were  sold  at  auc- 
tion in  London  on  Monday  last.  That  of 
James  Scott,  of  Wallaceburg,  valued  at 
$8,195.58,  was  purchased  by  G.  A.  Graves 
at  60  cents  on  the  dollar;  R.  J.  McLaughlin 
&  Co.'s,  of  the  same  place,  valued  at  $4,- 
627.71,  was  sold  to  Henry  Macklin,  city,  at 
47  cents;  the  stock  of  E.  L.  Cleland,  of 
Alvinston,  valued  at  $1,228  99,  was  sold  to 
A.  S.  Hood,  of  St.  Thomas,  at  40  yi   cents. 

These  stocks  were  sold  last  week  at  Suck- 
ling's, Toronto ; 

J.  L.  Armson  &  Co.,  dry  goods,  Wood- 
stock, $4,779.45,  to  G.  F.  Spackman, Queen 
street  east,  city,  for  72  cents  on  the  dollar 

Peddie  &  Ernst,  Berlin,  dry  goods,  to  Mr. 
Ernst,  Berlin,  at  58  cents  on  the  dollars. 

Edward  Stevenson,  boots  and  shoes,  Au- 
rora, $1,200,  to  Danford  Roche  for  6oj£ 
cents  on  the  dollar. 

Butler  Bros.,  boots  and  groceries, Oshawa, 
$5,920,  to  R.  E.  Nelson,  Guelph,  for  58X 
cents  on  the  dollar. 

Wright  &  Co.,  hats  and  furs,  city,  book 
debts,  $2,800,  to  M.  Martin,  Wellington 
street  east,  for  g}4  cents  on  the  dollar, 
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JOHN  WILSON'S 

BUTCHER  KNIVES 

and  Steels, 

Farriers'  and 
Shoe  Knives 

Are  the  Best  in  the  World. 


TRADE 


<8>o 


MARK. 


SOLDER. 


Half-and-Half  Solder. 
Plumber's  Solder. 

Refined  Metal  Solder. 
Triangular  Solder. 


We  fcuarantee  all  OUR  GOODS !     If  found 
unsatisfactory  can  be  returned  at  our  expense. 


Toronto  Smelting  ^"  Refihing  Works 

92  and  94  Queen  St.  E.,  TORONTO. 

MIXED  PAINTS 


The 

Unicorn 

Brand 

TRADE    MARK 

Has  now  the  leading  reputation  for  purity 
and  durability  in  Canada. 
They  are  sold  all  over  the  Dominion. 
Manufactured  only  by 

A.  RAMSAY  ft  SON,  MONTREAL 

ESTABLISHED  1842. 


Canada  Iron  Furnace  Co,,  Ltd, 

Manufacturers  of 

CHARCOAL  PIG   IRON 

MONTREAL. 

BRAND  "C.  |.  F."  THREE 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO,  E.  DRUMMOND, 

Managing  Director  and  Treasurer 


the  "JERSEY"    Butter    Mould. 


Made  in  following  sizes  : 
%  lb.  %  lb.  i  lb.  2  lbs. 

This   mould  is  by  all   odds  the   most   satisfactory  in  every 
respect  on  the   market. 

The  square   shape  is  the  most   convenient   form    in  which 
butter  can  be  put  up,  both  for  packing  and  table  use. 

By  means  of  the  Screws  at  the  top  the   size  of  the  Mould 
is  adjustable,  and  exact  weight  can  be  arrived  at. 

The  Handle  and  Print  are  practically  fastened  to  the  Mould, 
and  still  easily  removed  for  cleaning  purposes. 

We  use  only  the  very  best  selected  white  maple,  thoroughly 
seasoned. 

Prices  Quoted  on  Application. 


Manufactured  by 


GHAS.  60EGKH  &  SONS, 

TORONTO,    ONT. 


TO   THE    TRADE 


Targets. 

we  control  the  sale   ,    Hamilton,  Blue  Rock 

of  the  famous  •*  ,     _  .    __ 

and  Expert  Traps 

Send  for  samples  and  get  our  prices.     Targets  well  packed  and  no 
second  handling.      Shipped  direct  from  factory  in  Hamilton. 


THE  BOWMAN  HARDWARE  and  SPORTING  GOODS  GO. 

HAMILTON,    ONT. 


BLACK 
DIAMOND 


FILE 
WORKS, 


21    Richmond  St.,  Philadelphia,  Pa. 

Gr.  &  H.  ZBJ^ZRZlSTIETT, 

MANUFACTURERS   OF 

Mill  Sawf lies  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  _  Lightning  Sawfiles. 

EVERY  OTHER    DESCRIPTION  OF   SAW   FILES. 
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GEO.  A.  COWAN,  Montreal  Agent,  204  St.  James  St. 


Fuel  is  a  Large  Item  in  Yonr  Expense  Account 

CUT  IT  DOWN  ONE-THIF.D 

By  covevi'  g  your  Steam  Pipes  and  Boilers  with  SECTIONAL  MINERAL 
WOOL  COVERING,  preventing  condensation  and  loss  of  steam. 

Others  have  done  it,  why  not  you  ?    Full  line  ASBESTOS  GOODS 
on  hand 

Canadian  Mineral  Wool  Co.,  Ltd., 

Ill  BAY  STREET,  TORONTO. 
GEO.  R.  THOMPSON  &.  CO.,  Manitoba  Agents,  Winnipeg. 


HOW  TO  INCREASE  CASH  SALES. 

AN  attempt  to  increase  cash  sales  in 
an  ironmongery  business  where  a 
credit  trade  is  done,  writes  Edwin 
Johns  in  London  Ironmonger,  requires  to  be 
well  thought  out  before  it  is  carried  into  ef- 
fect. If  you  have  been  accustomed  to  allow 
your  customers  a  quarterly  or  half-yearly 
account,  and  if  you  ticket  goods  at  a  price 
that  you  consider  you  can  only  sell  at  for 
immediate  cash,  you  will  find  that  your 
credit  customers  will  endeavor  to  secure 
them  at  the  cash  prices.  Some  will  feel  an- 
noyed with  you  if  you  demur,  and  others 
will  try  to  cajole  you  to  gain  their  point — at 
least,  such  is  my  experience.  But,  assum- 
ing that  I  have  made  up  my  mind  to  adopt 
cash  sales  as  widely  as  possible,  and  that  I 
am  fully  alive  to  the  difficulties  I  have  to 
overcome,  I  should  take  the  following  course : 
First,  I  should  go  carefully  through  my 
stock,  to  see  what  "  old  shopkeepers  "  I  had 
that  required  to  be  got  rid  of  as  quickly  as 
possible,  and  these  I  should,  as  far  as  con- 
venient, place  together  to  be  marked  an 
especial  low  price  when  the  new  system  was 
commenced.  As  regards  the  bulk  of  my 
stock,  which,  I  will  assume,  is  of  modern 
saleable  goods  (having  previously  made  up 
my  mind  as  to  the  amount  of  reduction  I 
would  make  for  cash,  in  a  general  sense),  I 
should  be  careful  to  note  what  want  of  uni- 
formity there  was  in  the  amount  of  profit  I 
was  obtaining  on  different  classes  of  goods ; 
for  we  all  know  larger  profits  are  got  on 
some  goods  over  others.  I  should  then 
mark  the  cash  price  on  each  article,  which 
would  necessarily  not  show  so  marked  a  dif- 
ference on  those  sold  at  the  smaller  range 
of  profit.  I  would  not  adopt  the  system  of 
taking  off  a  discount  for  cash  for  two  rea- 
sons— the  one  because  I  could  not  fix  a  uni- 
form rate,  owing  to  the  variation  in  profits  ; 
and  the  other,  because  I  think  the  public  to 
a  great  extent  now  believe  that  discounts 
are  first  put  on,  and  are  inclined  to  look  with 
doubt  on  such  a  mode  ;  and  I  am  convinced 
they  would  be  more  satisfied  when  they  saw 
an  article  marked  at  a  price  for  cash 
and  another  for  credit.  They  see  at 
once  between  the  two  prices  what 
they  save  by  paying  cash,  and  what  they 
lose  by  taking  credit.  While  the  fixing  of 
prices,  etc.,  was  going  on,  I  should  (just  to 
prepare  them  for  what  was  going  to  take 
place)  incidentally  mention  it  to  those  cus- 
tomers who  happened  to  put  in  an  appear- 
ance  during    the    "interregnum."     Having 


IMPKOVED 
I^abor-Saving 

CARPENTERS* 

TOOLS. 


STANLEY 

RULE  &  LEVEL  CO. 
New  Britain,  Conn. 

SOLD    BY   ALL 

Hardware  Dealers. 


Stanley's  Adjustable  Circular  Plane. 


This  Plane  has  a  Flexible  Steel  Face,  which  can  be  easily 
shaped  to  any  required  arc,  either  concave  or  convex,  by  turn- 
ing the  Knob  on  the  front  of    he  Plane. 

No.  113.    Adjustable  Circular  Plane,  If  in.  Cutter,  $4.00 


arranged  everything  to  my  satisfaction,  I 
should  have  a  concise,  well-worded,  and 
attractive  circuhr  printed,  say,  quarto  size, 
and  send  it  to  every  customer  on  my  books; 
and  a  suitable  time  to  do  this  would  be  at 
the  end  of  a  quarter,  when  accounts  were 
being  sent  out,  and  they  could  be  enclosed 
with  them.  I  would  also  have  the  circulars 
distribu  ed  in  the  shop  to  chance  or  casual 
customers. 

And  now  I  should  expect  my  little  trou- 
bles with  my  credit  customers  to  begin. 
Say  that  Mrs.  A.  calls  to  make  some  pur- 
chases. She  has  received  the  circular,  and 
alludes  to  the  proposed  change.  She  in- 
quires the  prices  of  each  article  as  to  cash 
versus  credit,  and  thinks  that  from  the  many 
years  she  and  her  family  have  de.dt  with  me 
I  ought  to  give  her  any  advantage  in  price  I 
could,  and  that  as  they  always  paid  their 
accounts  regularly  I  ought  to  charge  her 
the  lower  price,  and  let  the  goods  go  to  the 
account  as  before.  I  explain  to  her  that  I 
have  always  appreciated  her  custom,  and 
have  treated  her  in  the  most  liberal  manner 
as  regards  price.  I  make  a  point  of  show- 
ing her  that  I  am  not  charging  her  any 
more,  that  the  goods  can  be  phced  to  her 
account  as  before,  and  that  she  will  not  be 
one  whit  the  worse  off;  but  if  she  wishes  to 
avail  herself  of  the  lower  prices  she  must 
pay  cash,  and  that  if  all  my  credit  customers 
would  do  the  sime  it  would  often  enable  me 
to  take  advantage  of  the  markets,  buy  on 
better  terms,  and  give  them  all  the  benefit 
of  it.  At  length  she  r<  luctantly  ag  ees  to 
accept  the  cash  terms,  and  orders  the  bill  to 
be  sent  with  the  goods,  and  will  pay  on  de- 
livery. Here  I  am  obliged  to  say  in  as 
pleasing  a  manner  as  I  am  capable  of,  that 
it  is  necessary  an  arrangement  of  this  kird 
shou'd  be  adhered  to  in  justice  to  others,  e  c. 
Other  customers  drop  in  ;  some  want  to 
know  what   indu  ed   me   to    make   such    a 


change  at  a'l,  and  are  more  or  less  sus- 
picious that  they  are  paying  a  little  more  to 
enable  me  to  make  the  reduction  to  cash 
buyers,  and  I  feel  a  little  in  doubt  as  to 
whether  I  have  not  embarked  on  rather  a 
dangerous  course.  At  length  Mr.  H.  makes 
a  purchase,  and  being  rather  a  cynical  man, 
makes  observations  of  an  unpleasant  charac- 
ter, elects  to  pay  cash,  but  fails  to  do  so,  and 
nearly  a  week  elapses  without  the  money  ar- 
riving. Here  is  my  first  contretemps  in 
the  non-payment  direction,  and  I  feel  that  I 
must  act  firmly  yet  politely.  I  had  antici- 
pated cases  of  this  character,  though  I  pre- 
ferred to  wait  until  one  actually  occurred  ere 
I  decided  what  course  I  would  adopt. 

I  send  to  my  printer  and  have  a  single- 
leaf  octavo  circular  printed,  respectfully  in- 
timating that  in  all  cash  transactions  goods 
not  paid  for  when  selected,  or  upon  delivery, 
must  be  discharged  within  seven  days,  or 
they  will  be  placed  to  account  at  the  credit 
prices.  I  also  have  a  stamp  made  with 
good-sized  letters,  worded  :  "  Prompt  cash 
invoice,"  and  this  is  stamped  on  every  cash 
invoice  that  goes  out.  I  prefer  the  stamp  to 
a  line  similarly  worded  printed  on  the  in- 
voice, as  being  more  likely  to  command  at- 
tention, and  it  obviates  the  necessity  of  hav- 
ing two  sets  of  invoice  heads,  which  other- 
wise would  be  imperative,  or  the  pen  must 
be  drawn  through  the  line  when  used  for  a 
credit  account.  Meanwhile,  my  ready- 
money  takings  from  casual  customers  are 
appreciably  increased,  and,  indeed,  it  is  the 
cash  buyers  who  are  reaping  the  greatest 
benefit.  A  certain  class  of  my  customers 
always  paid  me  cash,  and  without  asking  for 
it  ;  I  am  now  serving  them  at  (in  many  in- 
stances) 15  per  cent,  less  than  before.  Cer- 
tainly I  offer  my  credit  customers  the  same 
advantage,  but  for  want  of  the  "ready" 
some  of  them  cannot  avail  themselves  of  it. 
A  builder  in  my  district  said  to  my  assistant, 
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who  had  called  upon  him  for  orders,  that  he 
wished  he  had  always  got  ready  money  to 
spend — he  should  never  hesitate  about  pay- 
ing cash — and  mentioned  how  much  he 
should  have  saved  on  his  last  yeai's  account 
had  my  cash  arrangements  been  then  in 
force,   and  that  he  had  paid  ready  money 

,  for  all  he  had  purchased  of  me.  One  of  the 
greatest  nuisances  an  ironmonger  has  often 
to  contend  with  is  having  a  catalogue  of  one 
of  the  "  stores  "  flouted  before  his  eyes,  with 
an  intimation  that  he  is  much  dearer  in  this 
or  that  article  ;  but  I  prefer  these  customers 
to  those  who  leave  you  to  go  to  the  stores 
without  giving  you  a  chance  of  serving  them. 
Never  lose  an  order  from  one  of  the  former 
class  ;  tell  him  that  you  will  supply  him  with 
any  of  your  goods  at  "  stores  "  prices,  if 
he  will  part  with  his  "  ready  "  to  you  as  he 
is  obliged  to  with  them,  and  he  will  be  the 
gainer,  for  he  will  save  his  cost  for  carriage. 
Do  not  suppose  that  whac  I  have  set  be- 
fore you  are  all  imaginary  ideas;  such  cases 
as  I  have  quoted  have  happened  to  m°,  for 
I  have  adopted  the  system.  I  am  not  ego- 
tistical, but  I  claim  to  have  had  consider- 
able experience  in  cash  business.  I  was 
appreniced  in  London  (and  remained  many 
years  in  the  concern  after  my  time  was  out) 
to  a  firm  where  only  a  ready-money  trade 
was  done,  and  no  abatement  whatever  made. 
We  delivered  by  our  own  con\  eyances  within 
ten  miles,  and  oftentimes  have  our  carmen 
brought  back  goods  that  I  believe  the  pur- 
chasers had  fully  intended  paying  for,  but 
happened  not  to  be  at  home  when  they 
arrived.  Others,  again,  would  "  try  it  on," 
by  saying  they  wou'd  call  in  a  day  or  two 
and  pay,  that  I  hey  had  only  a  crossed 
cheque  by  them,  and  various  sub'erfuges  of 
a  similar  character;  but,  unless  the  "equiv- 
alent" was  forthcoming,  they  failed  in  be- 
coming the  recpients  of  the  exce  lent  parcel ' 
of  hardware  our  carmen  held  awaiting  the 
"  exchange."  The  high-handed  manner  (as 
some  termed  it)  in  which  we  conducted  our 
busine  s  was  the  cause  of  considerable  fric- 
tion at  times.  Sensi  ive  temperaments 
especially,  objected  to  having  goods  taken 
back  from  their  houses  when,  perhaps, neigh- 
bors on  the  opposite  side  of  the  way  were 
watching  the  movement;  and  men  of  the 
"  blustering  "  ord.  r  would  "  storm  "  to  such 
an  extent,  and  threaten  us  wi  h  such  severe 
penalties,  as  almost  to  make  us  quiver  with 

rfright.  But  it  often  happened  that  those 
who  were  at  first  the  most  indignant  at  what 
they  pleased  to  term  the  ungentlemanly 
manner  in  which  they  had  been  treated 
often  became  some  of  our  best  customers. 
Wiih  the  explanation  given  them,  and  the 
cooling-down  of  temper,  they  saw  it  was  not 
a  question  of  doubt  on  our  part  as  to  their 
bona-fides,  but  our  custom ;  and  as  they 
found,  too,  tr>at  we  were  firm  in  keeping  to 
our  pries,  they  placed  confidence  in  us, 
which  we  always  endeavo  ed  to  cement. 
Often  have  I  seen  people  leave  the  shop 
because  we  would  not  abate  our  pr  ce  of  an 


article,  and  often  have  I  seen  them  return 
and  make  the  purchase.  On  such  occasions 
our  plan  was  to  be  evea  more  polite  than 
before,  so  as  to  make  a  good  impression, 
and  I  am  sure  this  system  of  no  abatement 
created  much  confidence,  and  was  one  of 
the  secrets  of  our  success.  With  this  si  ght 
digression,  which,  however,  beats  upon  the 
subject,  I  will  proceed  with  my  argument. 
After  leaving  London,  my  next  place  was 
a  town  in  the  Midlands  where  hardware  was 
extensively  made,  and  here  I  found  it  was  a 
case  of  "  Hobson's  choice"  as  regards  re- 
ductions in  many  instances,  or  lose  the  trade 
of  certain  parties  altogether.  We  dealt  with 
several  of  these  manufacturers,  and  they  in 
turn  bought  their  household  ironmongery  of 
us,  but  we  had  to  allow  them  a  pretty  stiff 
discount  to  prevent  their  going  to  the  manu- 
facturer of  this  or  that  article.  We  had, 
however,  a  radius  of  at  least  twenty  miles 
around  us  from  which  people  came  to 
our  town  to  make  their  principal  purchases. 
These  were  for  the  most  part  cash  custom- 
ers, and  we  drew  them  in  a  great  measure 
by  attractive  advertisements  in  the  local 
papers,  illustrated  from  time  to  time  with 
specialties  as  each  season  came  round  ;  and 
this  mode  of  securing  outsiders  I  kept  up 
when  I  went  into  the  cash  versus  credit  sys- 
tem, and  with  marked  success.  Before  I  left 
London  I  became  buyer  and  manager  of  the 
firm  I  was  in,  and  although,  as  I  have  shown, 
ours  was  a  cash  trade,  I  found  an  excellent 
means  of  promoting  business  was  by  having 
a  leading  line  of  some  article  in  general  de- 
mand as  each  season  came  round,  and  I 
have  adhered  steadily  to  this  whenever  I 
was  in  the  position  to  do  so.  Take  lamps, 
for  instance.  I  would  select  one  that  I  con- 
sidered of  good  value  at  a  moderate  price, 
buy  as  many  of  them  as  I  thought  I  could 
dispose  of  in  the  season,  mark  it  at  a  little 
less  than  my  usual  profit,  and  make  it  my 
piece  de  resistance  through  the  winter.  In 
buying  a  quantity  for  such  a  purpose  you 
can  generally  secure  some  reduction  in  price, 
and  if  you  have  a  block  of  it  cut  and  adver- 
tise the  line  in  the  local  paper,  and  by  any 
other  means  you  adopt  for  making  your 
specialties  known,  the  probability  is  that  the 
manufacturer  will  still  further  help  you  in 
price,  as  it  is  an  advertisement  for  him  as 
well  as  yourself. 


EGYPTIAN    ENGINEERING. 

The  obelisks  of  the  Pharaohs  were  cut 
from  red  syenite,  a  ruck  often  miscalled 
granite.  In  the  quarries  of  Syene,  accord- 
ing to  the  writer  of  "  Cleopatra's  Needle," 
may  be  seen  an  unfinished  obelisk,  adhering 
to  the  native  rock,  and  still  clearly  showing 
traces  of  the  workmen's  tools  and  the  method 
employed  in  separatingthese  immensemono- 
liths.  The  edge  of  the  block,  says  Fire  and 
Water,  is  marked  by  a  sharply  cut  groove, 
containing  holes  evidently  bored  for  wooden 
wedges.     In  completing  the  operation,  the 


wedges  were  firmly  driven  into  place  and 
the  groove  was  filled  with  water,  when  the 
swelling  of  the  wood  split  the  rock  through- 
out the  length  of  the  groove.  The  block 
was  afterwards  slid  on  rollers  to  the  edge  of 
the  Nile.  Here  a  large  raft  was  bu  It  about 
it,  and  at  the  next  inundation  the  finished 
stone  was  floated  down  to  where  it  was  to 
be  erected,  and  was  pushed  by  thousands  of 
hands  on  rollers  up  an  inclined  plane  to  the 
pedestal  prepared  for  it. 


THE   BUSINESS  MAN'S   HEALTH. 

There  are  many  business  men  who  would 
be  the  better  by  reading  and  acting  upon 
the  advice  given  below.  No  doubt  there 
are  many  whose  first  acquaintance  with  the 
facts  that  their  brains  and  bodies  are  not 
made  for  unchanging  action,  is  made  by 
means  of  a  serious  illness.  The  following, 
from  the  Chicago  Medical  Times,  is  a  good 
scrap  to  paste  up  in  front  of  the  desk  : 

The  true  secret  of  health  and  long  life 
lies  in  very  simple  things. 

Don't  worry. 

Don't  hurry.  "  Too  swift  arrives  as  tardy 
as  too  slow." 

Don't  over-eat.  Don't  starve.  "  Let  your 
moderation  be  known  to  all  men." 

Simplify  !  Simplify  ! 

Court  the  fresh  air  day  and  night.  Oh, 
if  yon  knew  what  was  in  the  air  ! 

Sleep  and  rest  abundantly.  Sleep  is 
nature's  benediction. 

Spend  less  nervous  energy  each  day  than 
you  make. 

Be  cheerful  and  courteous.  A  light  heart 
lives  long. 

Work  like  a  man ;  but  don't  work  yourself 
to  death. 

Avoid  passion  and  excitement.  A  mo- 
ment's anger  may  be  fatal. 

Associate  only  with  healthy  people.  Health 
is  contagious  as  well  as  disease. 

Don't  try  to  hold  the  whole  world  on  your 
shoulders,  far  less  the  universe.  Trust  the 
eternal. 

Never  despair.  "  Lost  hope  is  a  fatal 
disease." 


YOU  LOSE 

MORE 
THAN  WE  DO 

BY  NOT 
ADVERTISING 

IN  THIS 
JOURNAL 
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ABOLISHING  THE  BELT. 

ANEW  Belgian  factory,  according  to 
a  correspondent  of  an  English  jour- 
nal in  that  country,  uses  electricity 
to  transmit  its  power  instead  of  belting,  and 
we  think  a  brief  description  of  its  device  may 
prove  of  interest  to  our  readers.  The  dynamo 
is  500  h.p.,  and  forms  the  fly-wheel  of  the 
compound  Corliss  engine.  The  shop  is  sup- 
plied with  16  motors,  and  among  them  ten 
16  h.p.,  one  21  h.p.,  and  one  yj  h.p.  motors. 
Their  average  efficiency  is  87.2  per  cent. 
On  some  of  these  motors  the  load  is  very 
variable,  and  several  are  exposed  to  dust  and 
dirt,  so  that  with  99  per  cent,  efficiency  of 
the  dynamos,  98  per  cent,  of  the  conductors, 
87  per  cent,  of  the  motors,  the  net  result  is 
76.6  per  cent,  powered  delivered.  As  the 
lost  work  in  belt  driving  is  practically  a  con- 
stant quantity  for  all  loads,  or  at  least  is 
usually  considered  to  be,  the  power  required 
to  turn  the  shafting,  pulleys,  etc.,  when  no 
work  is  being  done  on  the  machines,  it 
follows  that  taking  79  4  per  cent,  as 
the  final  output  in  two  cases,  one  of 
electrical  and  the  other  of  mechanical 
transmission,  we  find  that  at  a  load 
of  20  per  cent,  the  electrical  system 
would  still  give  47.2  per  cent,  useful  effect, 
and  the  mechanical  nothing  at  all.  From 
careful  experiments  which  have  been  made 
in  actual  practice,  we  learn  from  this  same 
source,  it  has  been  clearly  proved  that  to 
drive  all  the  idle  machines  requires  more 
power  than  to  drive  the  shops  in  the  ordin- 
ary course  of  work  ;  whereas  eleven 
electrical  h.p.  is  required  when  driv- 
ing all  the  idle  tools,  only  about  seven 
electrical  h.p.  is  needed  in  ordinary 
work,  of  which  four  is  used  to  drive 
the  shafts,  belts,  etc.,  alone  ;  this  clearly 
shows  how  small  a  part  of  the  power  pro- 
duced by  the  engine  is  actually  used  at  use- 
ful work  at  the  tools.  Such  satisfactory  re- 
sults of  the  application  of  electricity  to 
factory  driving  must  attract  attention,  and 
will  doubtless  lead  to  great  changes  in  trans- 
mission. Whether  in  the  case  of  large  ma- 
chine tools  it  would  not  be  better  to  discard 
shafting  and  belts  altogether,  and  supply  a 
special  motor  to  each  tool,  is  a  question 
which  must  be  settled  for  each  individual 
case  ;  the  current  could  be  switched  on  or 
off  just  as  easily  as  the  belt  is  thrown  from 
the  loose  to  the  fast  pulley. 


ABOUT  BOILER  CASTINGS. 

In  the  current  issue  of  the  American  Ma- 
chinist, W.  H.  Drake  raises  a  question  that 
will  be  of  interest  to  foundrymen  working  on 
similar  castings.  He  says  :  "  In  making 
cast  iron  boilers  for  heating  purposes  we  run 
the  iron  about  ]^  inch  thick  around  a  large 
core  which  is  afterward  rapped  out.  We 
have  recently  had  much  trouble  with  some- 
thing like  blow  holes  in  the  top  plates  of 
the  boilers.  These  holes  do  not  usually  go 
all  the  way  through  the  plates,  but  are  from 


yi  inch  to  1  inch  across  and  about  X  mcn 
deep,  leaving  about  %  inch  of  solid  iron 
between  the  hole  and  the  core,  with  a  very 
thin  film  of  iron  above  the  holes  next  the 
sand  in  cope.  Our  cores  are  dry,  and  both 
cores  and  molds  thoroughly  vented.  We 
have  made  hundreds  of  these  boiler?  and 
experienced  very  little  trouble  from  this 
cause  until  lately.  Our  foundry  foreman 
thinks  the  trouble  is  due  to  the  quality  of 
pig  iron  we  are  using,  and  finds  many  similar 
holes  in  the  pigs  when  we  break  them.  But 
the  manufacturers  of  iron  say  that  they  know 
of  no  condition  of  pig  iron  that  would  cause 
such  defects  in  our  castings.  Now  we  trust 
you  or  your  readers  to  inform  us  if  it  is 
possible  for  the  defects  described  to  arise 
from  the  quality  of  pig  iron  we  use,  or  may 
it  come  from  improper  melting  or  pouring, 
or  must  we  necessarily  look  for  the  cause  in 
our  cores  or  molds." 


BLACK  PLATE  ANNEALING. 

MR  AMBROSE  BEARD,  of  Cam- 
bridge, O.,  has,  says  Iron  Trade 
Review,  devised  a  system  of  black 
plate  annealing  for  tin  mills  that  is  said  to 
take  black  plates  through  the  annealing, 
pickling  and  cold  rolling  processes  at  a  cost 
much  below  that  of  established  methods. 
In  the  Beard  furnace,  castings  for  side,  front, 
and  end  plates  are  dispensea  with,  and  only 
a  few  buck-stays  required.  There  are  no 
long  arches,  and  one  smoke  stack  is  made 
to  serve  a  large  heating  arev  There  are  no 
hidden  flues,  and  repairs  are  slight  under 
constant  operation.  Though  designed  origin- 
ally for  the  use  of  slack  coa',  the  Beard  fur- 
nace is  capable  of  changes  adapting  it  to 
other  descriptions  of  luel.  The  coal  may  be 
taken  from  cars  to  furnaces  with  a  self- 
dumping  bucket,  carried  by  a  traveling  crane 
from  the  cars  to  coal  bins  between  the  two 
firing  chambers  of  the  furnace  ;  or  a  spiral 
conveyor  may  be  provided  from  coal  cars  to 
the  mouths  of  the  hoppers  of  furnaces,  which 
are  all  placed  in  line.  The  fire  chamber  is 
fitted  with  a  rocking  grate,  agitated  by 
means  of  a  lever  extending  above  the  floor 
of  the  annealing  house.  For  perfect  com- 
bustion, a  steam  jet  is  introduced  below  the 
grate  and  the  ash  pit  is  made  air-tight. 

To  accomplish  perfect  distribution  of  heat, 
the  furnace  is  so  constructedthat  the  flames, 
after  passing  over  thebridge,  pursue  a  down- 
ward course,  afterward  dividing  and  passing 
into  the  heating  chambers  from  three  sides; 
all  heat  is  carried  through  ports  near  the 
floor  of  the  furnace,  and  these  ports  are  so 
graded  in  dimensions  that  the  flames  dis- 
tribute evenly  to  all  parts  of  the  furnace. 
The  heating  chambers  are  constructed  verti- 
cally, the  moveable  roof  being  on  a  level  with 
the  floor  of  the  annealing  house.  Capacity 
depends  upon  the  size  of  boxes  used.  It  is 
estimated  that  30,000  lbs.  of  plates  could  be 
annealed  in  a  furnace  occupying  a  total  area 
25  feet  square,  including  smoke  stack,    fire 


chambers  and  ash  pits.  If  double  annealing 
boxes  are  used,  45,000  pounds  might  be 
annealed  at  one  time.  In  hoisting,  a  jib 
crane  may  be  used  with  an  effective  radius 
of  24  feet,  which  will  serve  two  furnaces, 
but  a  traveling  crane  or  hoist  is  suggested, 
to  run  the  entire  length  of  the  building.  To 
obviate  the  annoyances  of  loading  and  un- 
loading annealing  boxes  in  the  same  room 
in  which  the  furnace  is  located,  a  tr,uck 
running  upon  a  narrow  gauge  railroad  track 
is  so  constructed  that  an  annealing  box  bot- 
tom plate  fits  upon  its  platform.  This  bot- 
tom plate  is  then  carried  to  the  shears  or 
cold  rolls  or  any  other  point  where  stock  is 
collected  and  is  loaded,  after  which  the 
truck  is  moved  back  to  the  annealing  house 
and  the  cover  or  box  placed  over  it  and  it  is 
ready  to  be  charged  into  the  furnace. 


JOINING  LEAD  AND  IRON. 

After  many  years  of  experimenting  there 
has  just  been  perfected  and  patented,  by  a 
St.  Louis  architect  and  builder,  a  mechanical 
device  for  joining  or  connecting  the  various 
sections  of  lead  pipe,  or  of  lead  to  iron  pipe. 
From  the  time  lead  pipe  was  first  used  in 
plumbing  to  the  present,  comments  a  daily 
paper,  the  ends  have  been  joined  by  the 
most  liberal  use  of  solder,  which  process 
requires  considerable  skill,  and  is  both  un- 
sightly and  expensive.  This  device,  or 
coupler,  as  it  is  called,  entirely  obviates  the 
necessity  of  soldering  the  joints  of  lead  pipe 
together,  and  promises  to  revolutionize  en- 
tirely the  old  system  of  plumbing.  A  local 
company  with  considerable  capital  has  been 
organized  for  the  manufacture  and  sale  of 
these  couplers. 


THE  PLUMBER'S  HAT. 

Has  a  plumber  a  right  to  weir  his  cap  in 
one's  house?  This  was  the  point  submitted 
to  the  Highgate  justices  by  an  ex-fellow  of 
Billiol.  The  plumber  and  his  son  came  to 
the  ex-fellow's  house  to  clear  away  a  stop- 
page in  the  bath.  Arrived  at  the  scene  of 
operations  they  kept  on  their  caps,  as  is  the 
use  of  British  workmen.  The  householder 
lectured  the  parent  plumber  on  the  bad  ex- 
ample he  was  setting  his  son  in  not  teaching 
him  to  take  his  cap  off  in  a  gentleman's 
house.  The  parent  replied  by  setting  up  the 
custom  of  the  trade  to  work  covered.  The 
plea  was  overruled,  and  the  father  plumber's 
cap  thrown  out  of  the  window  by  the  indig- 
nant ex-fellow.  Then  the  parties  aggrieved 
adjourned  to  the  open  air  (it  was  drizzling), 
and  went — the  pumber  capless  and  the  ex- 
fellow  carrying  the  plumber's  cap — to  seek 
counsel  and  advice  of  the  nearest  policeman, 
who  referred  them  to  the  justices.  The  ex- 
fellow  says  that  he  was  on  the  way  called  by 
the  plumber  "a  thick-headed  old  fogy." 
Yet  the  justices  fined  him  105.  for  his  man- 
ner of  giving  a  lesson  in  manners,  and  gave 
him  no  redress  for  this  very  unacademical 
language. 
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It/hjo  deal  ifJ   Groceries 

SHOULD    SUBSCRIBE     FO 


grocery  &  allied  trades. 
Its  rrjarket  quotation 
are  Jul  I  $  reliable*" 
which  alone 
are  worth  th.e 
Subscription   price  . 
^     «  Send  for   Sample  copies       x^  w^W^^\\  <-h^^' 
OUDSCripHDn  $2    The  CANADIAN  GRDCER.  Toronto 

-THE  J.B   MSLEAN  C9  .(L'i")  PUBLISHERS  .  -*5>. 


.  .  ELEY'S  .  . 
CANADIAN    CARTRIDGE 


Loaded  with  Best  Powder  and  Patent  Shot. 


Eley's    Gun    Wadding 


o 

BLACK  EOCE 


THICK  FELT 


O 

PINK  EDGE 


OVERSHOT  CREASE-PROOF 

Manufacturers  of  EB  and  other  Percussion  Capi. 

To  be  had  of  All  Dealers.  Wholesale  Only. 

ELEY   BROS.,  LTD. 

254  Gray's  Inn  Road,  LONDON,  ENG. 


FOR    .    .    . 

Warehouses 

*£^ 

Churches 

School  Houses 

ETC.,     ETC 

J  GLOBE  STOVE 


Is  the  Best. 


We  have  them  from  $2.50  to  $18.00. 


Wm.  Glendinneng  &  Son,  MONTREAL 
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TELEPHONE    1780. 


J.  H.  FARR  &  CO.  m&M  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,  Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 

8  to   16    MORSE    STREET,        -         -        TORONTO        ONT. 


For  Iron  Fencing, 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of  Hot   Pressed 
Nuts,  Square  and  Hexagon 


THOS.  FIRTH  &  SONS,  Ld. 

Best  Crucible  Cast  Steel. 

STEEL,  PEECH&TOZER,Ld. 

Bessemer  Steel, 

Open  Hearth    Steel. 


Agents, 

James  Hutton  &  Co. 


MONTREAL 


CURRENT    JVIAR^ET    QUOTATIONS. 


METALS. 


Tin. 

Uamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  21,    22 
Straits "     ....  204,21 

Tin  Plates—  Charcoal  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes $5  50  $5  75 

I.X.,  "  6  75    7  00 

I.X.X.,        "  8  00    8  25 

Raven  &  P.D.  Grades— 

I.e.,  usual  sizes 4  00    4  25 

I.X.,  "  5  00    5  25 

I.X.X.,        "  6  00    6  25 

I.XXX.,     "  7  00    7  25 

D.C..12JX17         3  75    4  00 

D.X 4  75    5  00 

D.X.X.        "  5  75    6  CO 

Note. -Other  brands  might  be  shaded 

by  25c.  per  box. 

Coke  Plates — Bright 

Bessemer  Steel — 

I.C.,  usual  sizes   3  50    3  75 

I.C.,  special  sizes 3  75    4  00 

Note.— Bound  lots  of  14x20  might  be 
purchased  of  25c.  box 

Charcoal  Plates — Terne. 

Dean  or  J.G.  Grade — 

I.C.  20  x  28,  112  sheets 7  25 

IX.  Terne  Tin 9  25    9  50 

Old  process  I.C 13  00 

"  "      I.X 16  Ot 

Charcoal  Tin  Boiler  Plates. 
0  okley  Grade—  Per  lb. 

.X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  I  6Jc,    7c 

14x65,  ) 

Tinned  Plates 

?2x30  up  to  24  gauge 6J    6J 

26        "     6}    7 

88        "     7J    7J 

Iron  and  Steel. 

Base  Price 

Common  Bar,  per  100  lb    ..  $1  95    

Refined      "              "            ..     2  35  2  65 

HorseShoe  "          "             ..    2  60  2  75 

Band              "          "             ..    2  50  2  60 

Hoop              "            '            2  60 

Swedish         "           "            ..     4  00  4  25 

Sleigh  Shoe  Steel 2  50 

Tire  Steel    3  00  3  25 

Machinery 2  75  3  00 

Cast  Steel,  per  lb   0  10  0  14 

Russian  Sheet        "       0  10J  0  11 

Tank  Platesl-5  and  thicker    2  00  2  25 

Roiler  Rivets 4  50  5  00 


Boiler  Tubes. 


J-inch 
-inch 


10ic 
13* 


Sheet  Iron, 

1  to  20  gauge  2f,  3 

22  to  24      "      2i,  2} 

26  "      2|,2J 

28  "      2j,  3 

Canada  Plates. 

Alldull 2  65 

4  polished 2  75 

All  Bright  2  90 

Iron  Pipe. 

Wrought  62)  and  5p.c.  to  65  p.c. 
Galvanized,  40  to  40  and  5  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  50  and  10  to 
60  per  cent. 

Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 5,    51 

26  gauge,  "       51,  54 

28     "  "       54,5} 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5,51 

26  gauge,  "         51,54 

28      "  "         5J,5| 

Note — Cheaper  grades  about    1  cen 

per  lb  less. 


Chain. 


6    6 


41 

•  41 
■  4J 

•  31 


....2  4-5 

5 

2 


0  50 


Steel  Boiler  Plate. 


\  inch  »2  45 

If,     •'      2  35 

V      "      ud  thicker 2  25 


Proof  Coil,  3-16  inch,  per  lb 

"         5-16  "  " 

X      " 

7-16  "  "      . 

H     •'  "     . 

%      " 
%.      •' 

Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 
doz  yards 0  20 

Copper — Ingot. 


English  B.  S  ton  lots  0  11}  0  12 

Lake  Superior  0  12j  0  13 

Bolt  or  Bar. 

Cut  lengths, round,  4to  Jin  .$0  22  $0  25 
"  round  &  square 

1  to  2  in 0  20    0  23 

Vote— Complete,  lengths  abou    fifteen 
feet,  from  3  to  6  cents  a  pound 

Sheet. 

Untinned,  14  oz,  and  light, 
16  oz,  14x48  and  14x60 $0  15    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  16    0  17 

Note — Extra  for  tinning,   2  cents  per 

pound,  and  tinning  and  half  planishing 

3  cents  per  pound. 

Planished  and  tinned,   14x 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 

4x6  ft,  25  to  30  lb  ea,  per  lb..  0  18    0  19 
"        35  to  45      "         '*       ..  0  16    0  17 
"       50  lb  and  above  per  lb  0  15    0  15} 
Boiler  <t  T.  K.  Pitts. 

Plain  Tinned    per  lb 0  21 

Spun         "  "         o  26 


Wire. 
Pure,  in  coils— 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  20  0  21 

"  "        27  to  30      "      ..  0  23  0  25 

"  "       30  and  up 0  26  0  28 

Sheets,  hard-rolled  2x4  ft. . .  0  21  0  23 

Zinc   Spelte   . 

Foreign,  per  lb 8  04}  0  05 

Domestic    "      0  04J  0  04} 

Zinc  Sheet. 

5  cwt  casks 0  05J  0  05§ 

Part  casks 0  054  0  05$ 

Lead. 

Imported  Pig.  per  lb 0  03    0  031 

Domestic  "      0  03 

Bar,  1  pound 0  044 

Sheets,  24  lbs,  sq.  ft,  by  roll  0  04J  0  04} 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  041  0  044 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  par  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price  ;  ton  lots 
25  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  74c. 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  15    0  16 

Standard  0  14    0  15 

Wire 0  17    0  19 

Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's.perlb  $0  12    0  124 

Other  makes"    0  11    0  12 

White  Lead. 

Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  cwt  5  00 

No.  1  Do "  4  75 

No.  2  Do "  4  50 

No.  3  Do "  4  25 

Prepared  Paints. 
(In  1,  4  and  1  gallon  tins.) 

Pure,    pergallon 8105 

2nd  qualities    "     0  90 

Barn(inbbls) 0  80     0  90 

Colors  in  Oil. 

(25  lb  tins,  Standard  Quality.) 

Venetian  Bed,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre   0  06 

French      "        0  05 

Marine  Black   0  09 

"         Green    0  09 

Chrome    "        0  08 

French  Imperial  Green 0  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwtl  35  1  40 
"      (J.F.L.S.)"        "  2  75 

"  Boval  "  "  1  10  1  15 
Venetian  Bed,  (best)  "  "  1  80  1  90 
English  Oxides  per  cwt  3  00  3  25 
American      "     )      .,        „  .  „-  ,  qn 

Canadian    "     f  1  25  1  90 


Paris   Green,  per  lb  0  134    0  15 

Burnt  Sienna,  pure,  per  lb 0  08J 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  Black  "      0  09 

Chrome  Yellows  "      0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greens  "      0  12 

Golden  Ochre 0  03) 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  69 

Extra        '  "        0  90 

Brown  Japan  "       0  65 

Brown  Japan,  Turpentine  p.  gal.  0  85 

No.  1  Carriage  "         1  30 

Gold  Size  Japan  "    1  00  1  20 

Pure  Orange  Shellac "      1  95  2  05 

Hard  Oil  Finish         1  30 

Oil  Shellac  1  40 

White  Shellac 2  25 

Linseed  Oil  (in  bbls) 

Baw,    per  gal  0  60    0  62 

Boiled        "       0  63    0  65 

Turpentine  (in  bbls) 
Selected  Packages,  per  gal    0  48     0  50 

Castor  Oil. 

Best,  perlb 0  07J    0  08 

Cod  Oil. 

Cod  Oil,  per  gal 0  50    0  51 

Glue  (in  bbls) 

Common,  broken   0  10    Oil 

French  medal  0  11    0  13 

Cabinet 0  13    0  15 

White,  extra 0  16    0  18 

Gelatine 0  20    0  30 

Strip 0  16    0  17 

Coopers 0  17    0  19 

Liquid  Glue— F.  LePage's,  dis.  20  to 
25  per  ct.  off  list;  Munn's,  dis.  25  to  30 
per  cent,  off  list. 


HARDWARE. 

Ammunition — Cartridges. 

Rim  Fire  Pistol,  dis. 40  to  45  p.c.  Atuer 
Bim  Fire  Cartridges,  Dom.  50  and  5. 
Bim  Fire,  Military,  net  list,  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per ' 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  p.c. 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.     B.B.Caps,  discount 

45  p.c.    Amer. 
Loaded   Shot   Shells,     "Trap"    and 

"  Dominion  '  'grade,  10  p.c 
Shot. 
Canadian,  common,  15  per  cent. 

Wads.— Baldwin's. 

per  lb 
Best  thick  white  felt  wadding, 

in  4  lb-  bags 1  00 

Best  thick  brown  or  grey  felt 

wads,  in  4  lb.  bags 0  70 

Best  thick  white  card  wads,  in 

boxes   of   500    each,    12   and 

smaller   gauges 0  99 

Best  thick  white  card  wads,  in 

boxes  of  500  each,  10  gauge 0  35 

Best  thick  white  card  wads,  in 

boxes  of  500  boxes,  8  gauge 0 


HARDWARE 
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Thin  card  wads  in  boxes  of  1000 
each,  12  and  smaller  gauges...    0  20 

Tbin  card  wads  in  boxes  of  1000 
each,  10  gauge 0  25 

Thin  card  wads  in  boxes  of  1000 
each, 8  gauge 0  45 

Chemically  prepared  black  edge 
grey  cloth  wads,  in   boxes  of  p.  M 
250  each- 
Hand  smaller  gauge 0  65 

9  and  10  gauge 0  75 

7  and  8  gauge 0  90 

,       5  and  6  gauge 11° 

Superior    chemically   prepared 
pink    edge,    best  white  cloth 
wads,  in  Doxes  of  250  eaoh — 
11  and  smaller  gauge 1  15 

9  and  10  gauges 1  40 

7  and  8  gauges 1  65 

5  and  6  gauges J  90 

Anvils 

Per  lb 0  10    0  12J 

Anvil  and  Vice  combined 

each 4  50 

Augers. 
Gilmour's,  discount 50  per  cent- 
Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole.Vaughan's,  each    1  35    1  60 
Excelsior,  Jennings',  discount  50  pei 
cent. 

Awls. 

Sewing  per  gross 0  65    1  59 

Pegging,  "  ...    0  65    1  25 

Brad,  ....     0  85    1  60 

"  handled  "        ...      3  60    7  3C 

Saddlers'  "        ....    0  45    1  60 

Awl  Hafts. 

PatentPeg,  per  gross 1  7  25    g  00 

"    Sewing,  "  ) 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz....     2  80    8  30 

Axes. 

Per  box    6  00  12  00 

Axle  Grease. 

Per  gross  6  50  14  00 

Bath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,  discount,    35  to  40  pc.  off  Re- 
vised list. 
Steel  Clad  20  p.o.  dis. 

Bells—  Hani. 

Brass,   60    to  66$. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 

Farm. 
American, eacn 2  00    5  00 

House 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz   3  35    4  75 

Moulders'    "      7  50  10  00 

Blacksmiths'   discount  35,40  percent 

Belting. 

Agricultural,  50  per  cent. 

No.  1,  leather,  dis.  40  &  5  per  cent. 

Best,  ditto,  30  to  33$  percent. 

Bench  Stops.  ■ 

Per  doz 5  00    6  00 

Bits — Auger. 
Gilmour's  dis  60  per  cent. 
Excelsior,  discount  60percei.«. 
Rockford  Common,  60  and  10  to  65  p.c 

"       Perfection,  50  and  10  per  c. 
Jeumng's  Cen,  net  list  to  5  p.  cent  dis 

Car. 
Gilmcur's,  47 J  to  50  perct>.it 

Expansive 
Clark's.  15  per  cent. 
Excelsior,  10  percent. 


Gimlet 

Clark's,  per  doz 0  65    0  90 

Diamond,  Shell  "       100    150 

Nail  and  Spike,  per  gross    2  25    5  20 
Blacking,  (Catchpole's). 

No.  1,  Egyptian  Blacking 9  00 

"    2,  *'  "  4  50 

Blind  Rollers. 

Annex    per  doz.     1  25    1  75 

Mascot    "  1  35    1  85 

Erminie  "  1  12    1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  70. 
Tire,  dis  60  to  60  and  10  per  cent 
Stove,  dis., 45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  70  to  70  and  10  per  cent 

Boring  Machines. 

Complete,  with  Augers,  ea.    5  00    7  5C 

Braces. 

Barber's    6  00    7  75 

Barber's  Ratchet 10  00  11  00 

Farmers' 2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 
Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n   ....     0  85    3  20 

Broilers. 
Light,  dis.  65  to  67 J  per  cent. 
Reversible,  dis.,  65  to  67$  per  cent. 
Vegetable,  per  doz,,  dis.  37$  per  cent 

Henis,  No.  8        "      6  00 

"    No.  9        "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz    500    4    23 

Bntts — Brass. 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  and  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  65  &  10  to  70  pc. 
Loose  Pins,  "    65  &  10  to  70  p.c. 
Berlin  Bronzed,  dis.  70.  70  and  5   per 
cent. 

Gen  Bronzed, perpair  0  40    0  65 

Can  Openers. 

Acme,  per  gross   9  00    10  00 

Sardin    Scissors,  per  doz.    3  75      4  50 
Card. 

Horse,  per  doz 0  60    100 

Carpet  Stretchers. 

American,  per  doz 100    150 

Bullards  "       6  50     

Carpet  Sweepers. 

Bissell,  per  doz 22  50 

World  '  21  75 

Daisy,  "        24  00 

Star,  "         18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "       30  00    33  00 

Cartridges — See  Ammunition . 
Castors. 
Bed,  new  list,  dis.  50pc.  )  to  50  and  5 
Plate  dis.50pc   )     percent. 

Cattle  Leaders. 

No  31  and  32,  per  gross 8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  1   10 

Queenston       "  1  10 

Napanee  "  l  10 

Chalk. 
Carpenters'  Colored,  per 

gross  0  45    0  75 

White,  lump,  per  cwt   0  60    0  65 

Red 0  05    0  06 

Crayon,  per  gross  0  14    0  18 

Chisels — Socket,  Framing  and  Firmer 
American, dis  70  per  cent. 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85    4  00 

Churns 
Daisy,    dis.  from   factory  60  and  2V4 
per  cent.    From  stock  60  per  cent. 


Clamps. 

Judd's,  dis.  20  p.c. 

Stearns, per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 1  35 

No  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  $  p.c 

Cradles,  Grain. 
Canadian,  discount  25   o  30  p.c. 

Dies.  2nd 

Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list;   3rd 

dis.  40  per  cent.  4th 

Hart  Mfg.  Co.,  (bolt  dies)  (Amer.  list)   5th 


Pilkington. 
[Discount  10  p.c.  off  for  box  lots,  and 
10  and  5  for  10-box  lots.] 
Ordinary, 
st  break  $3  65 


2nd 
3rd 
4  th 
5th 
6th 
7th 


3  90 

4  60 

4  95 

5  40 
5  90 
0  50 


dis.  26  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 2  0 

Coil,    per  doz 0  88    160 

English,     "      ...     2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  per  doz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37$  to  40  per  cent. 
Standard,  dis.  47$  to  50  p.  c. 

Elbows — Stove  Pipe 
$1.00  to  $2.65  per  doz. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  6i 

Wine,  per  doz 1  30    2  25 

Star,  "         2  80     3  90 

Fenns  Corkstops,  No  %  p. doz   1  70 

Petroleum,  per  doz   4  50    6  50 

Files  and  Rasps. 
Kearney  &  Foote's  discount  Am.  List 

57$  to  60  per  cent. 
Black  Diamond,  50  &  5  per  cent,  dis 

to  50  and  7$  Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Toronto  File  Co 


Picture  Glass 

Pilkington's  ordinary. 

1st  break  4    0 

4  70 

5  40 

5  90 

6  50 

6th       "       6  90 

7th       "       7  7C 


Gas  Fittings  and  Staple  Brackets. 

Jas.  Barwell.  Toronto—  Dis.  20  to  25  p 
c,  free  of  du*y.  Net  list  on  appli 
cation. 

Glue  Pots. 

Tinned,    each    0  30 

Enamelled"      0  55 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    3  88 

Hammers — Nail. 

Maydole's   net  list  to  5  per  cent.  dis. 
Can.  discount  25  to  27$  p.c 
Tack. 

Magnetic,  per  doz  l  io 

Sledge 

Canadian,  per  lb 0  12$ 

Ball  Peon. 
English  and  Can.,  per  lb  .    0  25 
Handles. 

Axe       per  doz oo 

Store  door   "    i  oo 

Chest,  per  doz  pairs 0  40 

Chisel. 

Firmer        per  gross 3  00 

Socket  Firmer  "        3  25 

Socket  Framing  per  gross    3  75 
Fork 


0 


4  25 


1  50 

0  13 

0  30 

3  50 

1  80 

2  50 

4  50 

8  00 

5  00 


50  aDd  10  to   60  p.c 
Amer.  list 
Jowitt's.dis.Can.  list,25pc.  to   27$  p.c.  C.  &  B.,discount  35  percent   to  40  n  c 
Globe  File  Co.'s  disc.  60  per  cent.  Hoe. 

Horse    Rasps,    Kearney    &  Foote's  dis  C.&B.,  discount  35  per  cent,  to  40  n   o 
Am  list,  50  p.c.  to  50  and  10  p.c.  Saw. 

Horse  Rasps,  dis.  45  p.c.  Amer.  Hellers  American,  per  doz l  00    1  25 

Horse  Rasps,  Spencer's,  dis.  Can.  list  Plane. 

40  p.c.  American,  per  gross  3  15    3  75 

Horse  Rasps,  Toronto  File  Co.,  50  and  Hammer  and  Hatchet. 

10  p.c,  Amer.  list.  American,  per  doz 0  50    0  8C 

Fluting  Machines. 

Each  0  60    2  00 

Forks. 
Hay, Manure,  etc,  dis. 40  to  45  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  57$  to  60  per  cent. 

50 


0  25 


0  80 


Shepard's     Lightning,  dis. 
and  10  p.c. 

Fruit  Presses 

Henis'    per  doz 

Enterprise, discount  lOp.c 
Shepard's  Queen  City,  dis.  15  p.c: 

Fry  Pans. 
Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  etc. 

Stanley's,  dis. 50,  55 p.  c. 

Wirt  Gauges 

Winn's  Nos.  26  to  33,  each 

Glass. 

Window. 

Box  Price. 


Star. 


Size 
United 
inches 
16  to  25 
26  to  40 
41  to  50 
57  to  60 
61  to  70 
71  to  80 
81  to  85 
86  to  90 
91  to  95 
96  to  100 


Per 

50  ft 


1.20-25 
1.40 


Per 

100  ft. 

2.40 
2.70 
3.10 
3.40 
3.70 
4.10 
4.50 


Double 

Diamond 

Per       Per 

50  ft.   100  ft 

1.75 
2.00 


American,  per  doz 0  50 

Cross  Cut  Saw. 

Canadian  perpair 0  18 

Hangers. 
Door  4  and  5  inch,  per  pair    9  40 
Lanes,  45  to  47i4  p.c.  dis 
Hatchets, 
to   50  Can.,  dis   40  to  42$  p  c 
Hinges. 
Blind,  Parker's, dis.  60  to 60  and  10  p.c. 
"    Shepard's  Noiseless,  dis.  60  p.c. 
"  "    Buffalo,  dis  60  to  70  p.c. 

Light  T  and  strap,  dis  62$  to  65  per 

Heavy,  per  lb 0  5    0  05J 

Screw  hook  and  hinge— 

6  to  10  in.,  per  set   0  00    0  041 

12  up  "         0  CO    0  03J 

Per  doz.  sets 

Screw,  Eureka  '  13    1  80 

Gate,  Clark's 1  50    2  20 

"       Shepard's,  dis  50  to  60  p.c. 

Per  doz.  pairs 

Spring    150    3  50 

"    Shepard's  Samson    1  75    1  90 
Hoes. 
Garden,  Mor  *r,  etc.,  discount  40  to 
45  por  cent. 

Planter  doz  4  00    5  0c 

Hooks — Cast  Iron 

4  50   BirdCage,    per  doz  0  50    1  It 

5.00    Clothes  Line,    "         0  27    0  63 

5.60    Harness,  "         0  72    0  88 

6.25   Hat  and  Coat,  per  gross..    100    3  00 

7.0o  Chandelier    per  doz    0  50    l 

b.Oo  Wrought  Iron. 

9.0o  Wrought    Hooks   and    Staples,   Can 
10.00      dis.  40  and  5  to  40  and  10  per  cent 


4  00 


1  65     2  40 


NEW  ARRIVALS 


30  Cases CUTLERY 


AND  GUNS 


ALL  NEW  GOODS. 

Finest  Finish.  Best  Value. 


NEW  ARRIVALS 


20  Casks  Cattle 
and  Trace 


CHAINS 


IO  Tons  Coil  Chain. 


Five  Cars  Window  Glass, 


Bowman,  Kennedy  &  Co.,  London,  Ont 
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HARDWAKt. 


Wrought  Hooks  and  Staples,   Amer 
dis.  75  and  10  to  80  per  cent. 
Wire. 
Hat  and  Coat, dis.  5o  to  60  p.o 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.  50  to  55  per 
cent. 

Horse  Nails 
Canadian,  dis.    65  to  70 

Horse  Shoes, 
FOB.  Toronto  &  Hamilton  —  $3  80 
Snow.       "  "  •  •■    8  90 

P.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  Picks. 

Star, perdoz 3  00   3  25 

Kettles . 
Brass  spun,  7$  per  cent.  dis.  off  new 

list 
Copper,  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 
American,  60  and  5  to  60  and  10  p.c 

Keys 
dock,  Can, dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.  P.,  85  to  3  00 

Bronze,  Berlin,  per  doz  ..    2  75  3  25 

Bronze  Gem,  "  ■•••  6  00  9  00 
Sava  "  ••••  8  7510  00 
Shutter    porcelain,  F    & 

L   screw,  per  gross $130  4  00 

Knives. 
Clauss,  bread,  cake  and  paring  knives 
$7.20  per  doz.  nett. 
Ladles. 

Melting,  perdoz 170  4  50 

Lemon  Squeezers. 

Porcelain  lined,  per  doz    2  20  5  60 

Galvanized,  1  8J  3  » •> 

King,  wood,  '  2  75  2  90 

glass  4  00  4  50 

All  glass,  *  1  20  1  30 

Lines. 

Pish,    pereross 1  05  2  50 

Chalk.         "  I90    740 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &  Erwin,  perdoz    2  90    7  o0 

Cabinet. 
Eagle,  dis.  percent,  27$  per  cent,  to 
30  per  cent. 

Padlock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  "  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17$  per  cent 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory      "  1  25    3  75 

Lignum  Vita),  "         3  85    5  00 

Caulking.each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis.  17$  to  20 
per  cent.  dis. 

Home,  each 

Mincing  Knives. 

American,  per  doz  4*    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  to  70.10  per  cent 

Nails. 
Out  Nails  (Iron) 

1.  Either    Canada     or     American 

Pattern. 

Basis— 50  to  60  dy 2  30 

40dy 2  35 

30  dy 2  40 

20,16&12dy 2  45 

10  dy 2  50 

8  &  9  dy 2  55 

6&7  dy 2  70 

2.  Amerioan  Pattern  Only 

from  4  to  5  dy 2  90 

3dy.(lath) 3  30 

3.  Canada  Pattern  Only 

from  4  to  5  dy 2  80 

3  dy.  (lath) 3  20 

3dy.  A.P.  Fine 3  90 

Cut  Nails  (steel)  Add  10c.  to  the  prices 

in  list  for  iron  nails. 
Wire  Nails,  75,  5  per  cent. from  List 
Tan.   8,  '92       Extras  as  per  List  for 
jpecial  nails     Terms,  4   mouths  or  3 
per  cent.  cash. 

Brads  &  Moulding  Nails,  75,  5perc. 
from  new  list. 

Nail  Pullers. 

jerrnun  &  American 1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa- 
gon       3  38    4  00 

Diamond 12  00  15  00 

Netting. 
Poultry,  60  per  cent  dis. 

Import  60,  10  per  cent. 
Oil. 
Canada  Refined  Oil  (Toronto)  14       15 

Carbon  Safety     "      0  17    0  18 

Canada  WW.      "      0  20    0  22 

AmeriianW.W."      0  25 

S.  R.  Seal per  gal  0  63    0  65 


Oilers. 
MoClary's  Galvan.  Iron 
Oil   Can,    with    Pump, 

perdoz J9  50 

Zinc  and  Tin,  dis.  50,  50  and  10. 

Copper, per  doz 125    3  50 

Brass,  " I  50    3  50 

Malleable,  dis   ab  per  ct. 
Pails. 

Galvanized,  per  doz  2  25    3  30 

Pencils. 

Dixon's,  per  gross 100    4  25 

"       Carpenter 2  25    3  60 

Perdoz 6  00  9  00 

Picture  Nails. 

Porcelain  Head,  p.  gross  1  65  3  00 

Brass  Head,                 "  40  1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent    American  dis. 57 4 
Wood,  fancy  Canadian,  or  American 

35  to  37$  per  cent. 

Bailey's(StanR  &  L.Co.)42$  to  45  p.c. 

Miscellaneous, dis.  15  to  17$  percent 

Bailey'sVictor.dis.  15  to  174  per  cent 

Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.   prs.   dis 

37$,  40  p   c. 
Button's  Imitation,   per 

doz 5  00    9  00 

German,  per  dcz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Perdoz 4  00    5  50 

Pulleys 

Hothouse,  perdoz 55    100 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  57  J  to 

60  per  cent. 
Pitcher  Spout,  65  to  67$  p.c 
Canadian  Cistern  60  to  62$  p.  c.  from 

factory. 
Canadian  Pitcher  Spout  67$  to  70  -   n. 
from  factory. 

Punches 

Saddler's,     perdoz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'        hollow,  per  inch     100 

Putty 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs   2  50    2  75 

Rail. 

Barn  Door,     per  foot 3         3$ 

Sliding  Door,         "      ....         3i       3| 

Lanes,  33$  to  35  p.c.  dis 

Rakes. 

Cast  Steel  and  Malleable   Canadian 

list  dis.  40  to  45  per  cent. 

Razors. 

Boker's,  perdoz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent.  cash. 
Copper  Rivets,  dis.  55  per  cent. 
Iron  "  "    55  per  cent. 

Burrs,  Iron,  30,33$  per  c 
Rivet  Sets. 
Canadian  dis.  30, 35  per  c 
Rope 

Per  lb. 
Sisal.    Manilla. 
7-16  in.  and  larger..       8  10        10J 

54,5-16,  %  in 8$         10$      10} 

Cotton,  perlb 18       20 

New  Zealand  8$         9 

Russia  Deep  Sea,  per  lb..        12}      13$ 

Jute    "     ...        06j      07$ 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  dis  37$ to 40  percent 

Sad  Irons. 

Mrs.   Potts,  per  set       75       80 

"  N     P.  '  1  00     1  05 

Sad  Heaters. 

Dome,  Shepard's.per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&  A.,  sand,  35  to  37%  per  cent. 

Emery,  per  quire 55        90 

Sash  Cord 

Perlb 22       50 

Sash  Locks. 
Triumph  and  Morris, dis  37$,  40  per 
cent. 

Kempshell's  dis.    40,   62$  per  cent 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 
Sectional,  per  lb ij 

Saws. 
Hand,  Disston's,  dis  10  p.  c. 
S.  <fe  D  .  dis.  35  percent,  to  40  per  cent 
Cross  Cut,  Disston's,  per  ft.  35  to  55. 
S  ■k  D   dis.   35  p  c.  on  Nos  2  and  S. 


Hack,  complete,  each 75    2  75 

"       frame    only 75 

Saw  Sets. 

Perdoz 165    9  00 

Scales. 

Canadian  List,  dis.  40  p.c 

Scale  Beams. 

Canadian,  B   S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,    perdoz  8  10    4  50 

Foot,        "  40    3  50 

Screens. 
Window,  patent,  per  doz    5  00    6  00 

Screw  Drivers. 
Sargent's,  per  doz 65    4  00 

Wood.F.  H.,  Iron,  and  Steel,  77$  per 

cent.,  dis. 
Wood,  R.H.     "      72$  per  cent.  dis. 
"      F.  H.  Brass75 
•'     R.  H  70 

Diamond  Point   wood   screw   nails 

bright,  dis.  77$  and  20  per  cent. 
Bonch,  wood,  per  doz....     3  25    4  00 

Bench  iron  perdoz 4  25    5  75 

Scythes 
Discount  40  to  45  per  cent. 
Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,iapanned,  dis. 75  percenc. 
B.  &  W.  N.  P.dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
iEtna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"       N.P„  70  per  cent. 
Clauss,  Full  nickel,  60  p.c.  off 

'•      Japanned  handles,  7U  p.c.  off 
Sheaves 
Sliding  Door,  per  set    ...        77    140 

Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEIi  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz    115    135 
tinned,  1  35    1  60 

Tin  Rim,  "  "  2  30    2  45 

"  black,       "         1  80    2  25 

Snaps 
Harness,  German,  dis.  35  percent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  J  or  Vi  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Perlb 0  28    0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American 135    2  35 

Spoons  and  Forks. 

TeaSpoons pergross    7  50    12  00 

Dessert  "     ''         21  00 

Table       "     "         30  00    30  00 

DessertForks....         "         24  00 

Medium     "      ....         "         27  00 

Table  "      ■••         "         36  00 

Squares. 

Iron,  per  doz   1  65    2  90 

Steel,  dis.  75  and  10  to  80  p.c. 

Try  and  bevel,  dis.  50  to  52$  percent 

Staples. 
Fence,  galvanized,  per  lb  3}      4 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 

Stove   Polish,  (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz   1  7b 

No  1,  Stove  Paste,  per  gross S  00 

"2        4  80 

Stone. 

Washita,  perlb 0  25        50 

Hindostan,  per  lb 0  06       07 

Slips,  per  lb  9 

Labrador,    perlb 0  13 

Axe,    "        0  15 

Turkey  '       0  50 

Arkansas  "      1  50 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut,  Carpet  Blued,  gimp,  55  per  cent 
"  tinned,  dis.  57$  per  cent. 

Swedes' iron,  blued   or  tinned,  dis.  50 

per  cent. 
Upholsterers" dis.  50  percent. 
Copper  Nails, dis.  60  per  cent. 

"      Tacks.  45  per  cent. 
Clout  Nails,  dis.  60  p.c  to  65  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  65  per  cent. 
Trunk  Tacks,  dis.  57$  per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  6t%  p.c. 


Cigar  Box  Nails,  dis.  45  per  cent. 
Shoe  Finders 'TacE sand  Nails, dis.  37$ 
per  cent. 

Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,     each  0  90    2  85 

steel. each  .    0  80    8  00 
Thermometers. 
Tin  case  &  dairy, dis.75p.c 

Thimbles. 
Asbestos, filled,  per  doz.,  25  to  33$  p  c 

Ties.  . 

Cow, perdoz 1     ■'    2  50 

Tinner's  Shears  and  SnipB 

P.S.&W.,netlist. 

Canadian  10  to  15  per  cent  dis. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12$  ptr 
cent,  to  70   and  25  p.c.   on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "       " 

Transom  Lifters 
Payson's,  82.60  to  $5.00  per  doz. 

Traps 
Game,  Newhouse,  dis  33$  p.c.  to  35  p.c 
Game.H  &N..P.S.  &  W.  or  Steel,  60 
and  10  to  67$  per  cent. 

Mouse,  per  doz 0  35    1  50 

Rat  "        2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  on 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  perdoz 6  25    9  00 

Twines 

Bag,  per  lb 0  12$  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
"         cotton,  per  lb   ..     0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging         "        0  27    0  36 

Broom  "         0  30    0  5b 

Binding,  flax,  per  lb 

"         iute       "      

"         Blue  ribbon   0  12$ 

"         Redcap 0  11* 

"         Crown 0  10$ 

"         Silver  Composite  0  09 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand, perdoz 4  00  fi  00 

Bench,  parallel,  each  2  00  4  50$ 

Coach,  each 6  00  7  00 

Peter  Wrigbt'-j,  per  lb  ....  0  18  0  13 

Pipe,  each   5  50  9  00 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 

Perdoz 4  00    8  50 

Washers  "  Iron,"  40  per  cent.,  4    mos. 
or  3  per  cent. 

Well  Wheels. 
Amer., perdoz.  8,10  &  12  in.    3  38    6  (10 

Wire. 
Brass  Wire,  16  to  25  wire  gauge,  21  to 

26c.  lb. 
Copper  Wire,  5  to  10  p.  c.  off  Amer.list 
Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
Bright,  Coppered  steel  and  spring  20 
per  cent  f.o.b.  Montreal 
Plus  10  centsf.o.b.  Hamilton. 
"     10     "       "    Toronto. 
"     14      "       "     London, 
Broom  Wire  5J  to  6Jc.  per  lb. 
Clothes  Line  Wiie,  19  gauge,  per  doz 
coils   3  95 

Wire  Fencing. 
G»lv.2barb,2$&5in.  apart        1.  ., 
"     4      "     4  &  6  "                     f             " 
"    Plain  twist,  all  deld          3*      4 
"    Steel  thorn  and  rib- 
bon           4}        5   ' 

"  Lock  Barb,"  4  point 0  C4$ 

Ditto  Glidden  2  point 0  04$ 

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points 0  04$ 

Steel  staples  0  03J  0  04 

Terms,  60  days  or  2  per  cent,  in  30 
days. 

Wire  Cloth. 
Ordinary,  discount  2b  p.c. 
Painted  Screen,  p.lOOsq  ft    186    190 

Wrenches. 
Acme,  35  to  37$  per  cent. 
Agricultural,  70  and  5  to  70  and  10  p  c 
Standard, dis.  60,  60  &  lOp.c. 
Coe'sGen'ne.dis.  32$  to  35  p.  c  dis. 
Diamond,  dis.  33$,  35  p.  c, 
Tower's  Engineer,  each    ..    2  00   3  "< 

S.,  per  doz 5  80    7    0 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each 3  40 

Pocket,  per  doz 125    J  00 


TRADE  MARK  FOR 


Simpson,  Hall,  Miller  &  Co., 

1 6  and  1 8  DeBresoles  St.,  Montreal. 


REGISTERED 
TRADE  MARK  FOR 

KN  IVES,  FOR  KS,  SPOONS 


HOILOW   WARS. 


Manufacturers  of  the 

Finest  Quality  Electro-Plated  Ware. 

And   Sole    Manufacturers   of   the    Celebrated 

WM.   ROGERS'  Knives,  Forks,  Spoons,  Etc.    a. j. whim** m«w 


RAZORS,      SCISSORS 


BUTCHER'S    KNIVES 


|  DON'T  PAINT  | 

^  your  house  until  you  have  ^ 
^=  sent  for  our  1894  sample  ^ 
^  card,  showing  24  harmoni-  ^ 
^z  ous  combinations  in  colors.  13 
^  They  will  help  you  to  paint  3 
^=  artistically  and  to  preserve  ^ 
^  as  well  as  beautify  your  ^ 
^=  home.  r^ 

£  JOHN  LUCAS  &  CO.         ^ 

^  Philadelphia,  New  York,  Chicago  ^ 


BLACKSMITHS'  TOOLS. 


Horseshoe  Vises. 

Price,  No.  1,  -  $4.00 
"      No.  2,  -      7.50 

Will  save  their  cost 
in  a  week's  sharpen  ■ 
ing 

©© 


A.B.JARDINE&CO. 

HESPELER,   ONT. 


You  wil    Insure  Success 

STOVE 


IN    THE 


Business,  by  selling 


"  Souvenir"  5toyes  and  Ranges 

They  are  Leaders  and  Sure  Profit  Makers. 

If  you  are  not  acquainted  with  the  superior 
merits  of  these  goods,  order  samples,  and 
you  will  lead  your  competitor  in  sales. 

The  Gurney-Tilden  Go.  Ltd. 

Successors  to  The  E.  &  C.  Gurney  Co. 

HAMILTON  -  -  ONTARIO. 


"THE  FINEST  IN  THE  WORLD." 


Clauss  Shears  &  Scissors 


"  Clauss  "  Shears,  Scissors,  Razors,  Bread,  Cake, 
Paring  and  Carving  Knives. 


Catalogue  mailed  on 
application  .... 


CLAUSS  SHEAR  GO. 


,  #  Higest  Medals  and  Diplomas 

awarded  by  World's  Fair  Judges. 

61stil'A  TORONTO,  ONT. 


LIQUID 
GLUE 


S    THE    BEST. 


THE  ART  IVIETROPOLE,  Agents. 

131  Yonge  Street,  TORONTO. 


"DURHAM 


OUR  SALES  OF 

»   Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  others 
Try  it  and  be  convinced 

Sole  Consignees  for  Canada, 

IWRAE  &  CO.,  OTTAWA 


Dominion  Wire  Mnfg.  Co.,  («• 


imited) 


27  Front  St.  East,  Toronto,  Ont.  1  85  St.  James  St.,  Montreal,  Que. 

WORKS  AT  LACHINE,  QUE.,  Near  Montreal. 
MANUFACTURERS  OF  BEST  QUALITY 


2  and  4  Barb 
Plain  Twist  and 
Strip  Fencing 

And  Staples  for  same. 


Iron,  Steel, 
Brass,  and 
Gopper .  . 


Write  for  Prices  and  Discounts. 


"  Crescent"  Coat  and  Hat  Hooks. 

Supplied  in  Coppered,  Japanned,  and 
Tinned  Steel  Wire,  also  in  Brass  Wire. 
Best  Selling  Hook  made.    Try  It. 


Wire  Nails,  Wood  Screws 
and  Jack  Chain. 


Brandram  Bros.  &  Co. 

5  PHILPOT  LANE,  LONDON,  ENG, 

.  n  k  Manufacturers  of  -  n  n    „ 

^mtfr     Ihe     ^dr%, 

^       B.  B.        *  Celebrated         V      B.  B.        * 

GENUINE  BrMd  NO.  ONE 

WHITE  LEAD      B.  B.      WHITE  LEAD 

White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


For  3  imples  and  Information  apply  to 


HENDERSON  &  POTTS 


Nova  Scotia  Paint  Works, 


Halifax,  N.  S. 


FINEST    QUALITY 

RUBBER  BELTING 


"  MONARCH " 

"RED  STRIP" 

"LION"  brands 

PARTICULAR  ATTENTION  GIVEN  TO 
ORDERS  FOR  LARGE  SAW  MILL  BELTS, 
ENDLESS  OR  STRAIGHT  .... 

The  Gdtta  Pergha  &  Rubber  Mfg.  Co. 

OF  TORONTO,  LTD. 

61-63  FRONT  STREET  W.,  Toronto. 


THE     BEST 

Lawn    Mower 

IN  THE  MARKET. 


Improved  for  1894. 

10K  in.  Wheel. 

12,  14,  16,  18  and  20  in. 


^ 


The  <*% 


Patented  in  England  May  15th,  1893 
"         "  Canada      "      29th,     " 
"         "  United  States  Dec.  12th,  1893 


«« 


For  Sale  by  all  Wholesalers. 


Manufactured  by  .... 

A.  R.  WOODYATT  &  CO. 

GUELPH,  CANADA. 
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MAGNOLIA  METAL 


IN     USE    BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST    ANTI-FRICTION    METAL    FOB 

High-Speed  Engine,    Dynamo,    Rolling-Mill,   Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,   Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA  METAL  CO., 


London  Office  :  75  Queen  Victoria  St. 
Chicago  Office  :        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortland  Street.  NEW  YORK. 


R  World  Beater 


WE  have  pleasure  in  advising  the 
trade  that  we  have  been  appointed 
sole  agents  for  the  Dominion  for 
these  celebrated  goods,  and  will  carry  a 
complete  stock  of  all  colors  in  the  differ- 
ent size  packages.  Send  for  sample 
cards  and  particulars.  All  orders  given 
prompt  and  careful  attention.  The  lib- 
eral advertising  of  the  Aspinall  Enamel, 
Limited,  makes  this  a  profitable  line  to 
handle.  It  will  henceforth  be  more  vig- 
orously pushed  than  ever.      .     ,     . 


i 


"Aspinall's  Enamel" 

The  world  renowned  paint  for  renovat- 
ing everything.  The  original  Enamel, 
imitated  by  all  other  makers. 


MANUFACTURED   BY 


ASPINALL'S  ENAMEL,  LIMITED 


NEW  CROSS,  LONDON,  S.  E. 


Walter  H.  Cottingham  &  Co. 

MONTREAL 


WHOLESALE    AGENTS 


Fine  Paints  and  Varnishes. 


To  the  hardware  Trade  and   Structural    Builders 


WE    KEEP   IN    STOCK 


STEEL  BEAMS 

In  all  sizes  and  lengths  from  4  x  3  in.  to  15  x  5^  in.  to  36  feet  long. 


STEEL  PLATE 


All  sizes. 


ANGLE   AND  TEE    IRON  AND  STEEL 
CAST  IRON  COLUMNS  AND  PILLARS 

WRITE  FOR  PARTICULARS. 


RICE   LEWIS  &  SON 

LIMITED 

Hardware  Merchants,       TORONTO. 


Up 


to 


Date 


We  have  sold  our  whole  output  of 


No.  2  "Steel-Clads" 


MANUFACTURED    BY 


Toronto  Steel-Clad  Bath  and  Metal  Co. 


LIMITED 


123  Queen  St.   East,  TORONTO 


THE  ABOVE  CUT  REPRESENTS  THE 

McGuire  Patent  Stove-pipe  Thimble 

It  is  the  same  cut  we  have  used  in  advertising  and  illustrating  this  Thimble 
for  the  last  eight  years.  We  desire  to  inform  our  customers,  and  the  trade  in  gen- 
eral, that  we  have  been  and  still  are  the  sole  manufacturers  of  this  Thimble  in 
Canada,  the  reputation  of  which  is  so  well  established.  No  other  persons  whatever 
have  been  licensed,  under  the  patents  covering  this  Thimble,  to  manufacture  it. 
Anyone  infringing  will  be  prosecuted.  And  to  beware  of  those  who  represent  they 
sell  McGuire's  Star  Thimbles,  who  have  no  right  whatever  to  manufacture  the 
same  and  cannot  possibly  supply  the  genuine  article. 


Kemp  Manufacturing  Co. 


TORONTO,  ONT. 
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IT  is  evident  that  the  iron  and  steel  indus- 
tries are  beginning  to  recover  from  the  de- 
pression that  has  been  hanging  over  them 
for  a  year  or  more.  Like  a  vessel  rising, 
quivering  after  being  submerged  by  a  huge 
wave,  so  these  industries  are  gradually  rising 
into  more  activity  amid  the  surrounding 
depression.  There  is  nothing  approaching 
activity  yet,  but  there  are  the  indications  of 
its  approach,  although  it  will  naturally  be 
some  time  before  the  desideratum  is  fully 
secured.  In  Great  Britain  there  is,  of  course, 
the  prospect  of  active  shipbuilding  opera- 
tions by  the  Admiralty.  But  about  the 
middle  of  last  month  iron  values  began  to 
stiffen,  while  the  manufactured  iron  trade 
was  not  slow  in  re  ponding  to  the 
altered  condition  of  affairs.  True,  the 
consumptive  demand  is  still  small  and  of 
a  hand  to  mouth  character,  but  not  much 
else  could  be  expected.  Nor  can  much  else 
be  expected  for  some  time  to  come.  Care- 
ful purchasing  has  become  a  policy  with  all 
classes  of  buyers.  In  the  United  States  the 
hum  of  machinery  is  again  becoming  more 
general,  many  mills  and  factories  that  have 
been  idle  for  months  again  starting  up, 
although  it  still  seems  to  be  on  part  time 
that  most  of  them  are  working.  One  un- 
satisfactory feature,  of  course,  is  the  lowness 
of  prices  ;  but  as  an  offset  to  this  it  must  be 
remembered  the  labor  is  cheaper.  In  Can- 
ada, fortunately,  there  has  not  been  that 
marked  depression  that  hung  so  heavily  over 


Great  Britain  and  the  United  States.  In 
fact,  as  a  rule,  our  mills  and  factories  have 
been  running  as  merrily  as  usual.  The  im- 
plement manufacturers  turned  out  more  ma- 
chines than  they  could  find  customers  for, 
and  they  are  now  curtailing  their  output. 
Stove  manufacturers,  on  the  other  hand, 
had  an  exceptionally  good  year,  and  the 
prospects  for  the  coming  season  are  ac- 
counted favorable.  At  any  rate  it  is  open- 
ing up  well,  and  a  feature  of  the  situation  is 
the  largely  increased  number  of  gas  and  oil 
stoves  that  are  likely  to  be  turned  out. 
Prospects  are  fair  for  another  good  season 
for  manufacturers  of  garden  and  harvest 
tools  ;  and  in  fact  for  all  manufactured  iron 
goods.  The  most  unfavorable  feature  re- 
garding the  situation  in  Canada  is  the  same 

that  obtains  everywhere,  namely,  low  prices. 

*        *        * 

It  is  to  be  noted  that  while  improvements 
are  continually  being  made  in  machinery 
with  a  view  to  cheapening  production,  those 
having  in  view  the  comfort  of  the  employees 
of  mills  and  factories  have  not  been  neglect- 
ed. One  instance  will  suffice  to  demon- 
strate this.  There  was  a  time  when  the 
cog-wheel  was  the  bane  of  everyone's  life 
who  h  \d  to  bear  with  its  ceaseless  clatter 
day  in  and  day  out.  How  this  evil  has  been 
mitigated  is  known  to  all  having  experience 
in  the  matter,  but  still  there  is  room  for 
much  improvement  before  that  sensitive  or- 
gan, the  ear-dtum,  can  be  satisfied.  So 
evidently  thinks  someone  with  an  inventive 
turn  of  mind,  who  claims  that  a  step  towards 
the  desired  noiseless  cog-wheel  can  be  made 
by  making  the  wheels  of  pressed  raw  hide, 
and  his  ideas  are  now  being  put  to  a  prac- 
tical test  in  the  States.  The  manufacturer 
supplies  them  either  ready  made  or  in  the 
form  of  rawhide  disks,  to  be  subsequently 
shaped  as  desired.  Whether  ihese  wheels 
are  securing  the  desired  end,  we  have  yet  to 
learn. 

*        *        * 

"  We  have  much  to  be  thankful  for — we 
have  escaped  the  torrent  of  bankruptcy  that 


has  washed  in  vain  against  our  borders,  and 
to-day  Canada  stands  eminent  for  its  finan- 
cial soundness  amongst  the  nations  of  the 
earth."  This  was  one  of  the  paragraphs  in 
Mr.  D.  R.  Wilkie's  valedictory  on  his  re- 
tirement from  the  presidency  of  the  Toronto 
Board  of  Trade,  and  a  responsive  chord  it 
touches  in  the  heart  of  every  true  Canadian. 
Thankful,  indeed,  we  have  good  cause  to  be. 
True,  the  "  torrent  of  bankruptcy "  which 
has  been  sweeping  over  the  world  washed 
our  shores.  It  could  scarcely  be  otherwise. 
Nations  are  now  so  closely  in  touch  with 
each  other  that  what  affects  one— in  a 
financial  sense  particularly — affects  all 
more  or  less.  But  Canada  has  not  been 
weakened.  The  worst  that  has  been  done 
is  the  carrying  away  of  a  few  more 
business  concerns  than  usual.  But  an 
examination  of  the  statements  of  most  of 
the  insolvent  estates  demonstrates  that  the 
cause  of  the  failures  is  due  more  to  influ- 
ences over  which  the  firms  interested  have 
control  than  to  the  condition  of  the  country. 
For  instance:  Men  go  into  business  with 
either  insufficient  capital  or  experience; 
often  there  is  an  insufficiency  in  both  re- 
spects. Others  again  take  capital  that 
properly  belongs  to  their  business  and  in- 
vest it  in  something  which  they  fancy  will 
yield  them  a  better  return — real  .estate,  for 
instance  When  one  of  the  periodical  sea- 
sons of  inactivity  comes  around,  many  of 
these  houses  are  unable  to  stand  the  strain, 
and  down  they  go,  abnormally  increasing 
the  average  of  the  failure  list.  And  this  is 
the  reason  some  increase  is  shown  in  the 
failure  list  in  this  country.  But  trade 
in  Canada  is  not  depressed  ;  it  is  quiet. 
Everyone  must  acknowledge  this.  But  quiet 
trade  does  not  mean  unhealthy  trade.  Far 
from  it.  Let  him  who  may  be  concerned 
about  the  financial  health  of  the  country  ap- 
ply the  stethescope  to  the  banks,  the  loan 
companies,  the  leading  wholesale  houses.  If 
there  is  anything  amiss  these  will  be  the  first 
to  reflect  it.  That  these  are  sound  no  one 
questions  ;  and  it  is  only  when  one  refuses 


HARDWARE. 


or  omits  to  consult  these  that  misconcep- 
tions of  the  true  condition  of  the  country 
arise.  Mr.  Wilkie  is  manager  of  one  of  the 
leading  banks  in  the  country ;  as  such  he  has 
his  finger  continually  on  the  pulse  of  trade, 
and  when  there  is  any  irregularity  in  its 
beat  he  knows  it.  When,  therefore,  he  says 
that  Canada  has  been  uninjured  by  the  ad- 
verse influences  obtained  outside,  and  that 
it  "  stands  eminent  for  its  financial  sound- 
ness amongst  the  nations  of  the  earth," 
surely  if  there  is  anyone  who  has  any  doubl  s 
as  to  the  financial  soundness  of  the  country 
this  statement  should  set  them  at  rest. 

*  *        * 

Another  subject  touched  upon  by  Mr. 
Wilkie  in  his  valedictory  address,  which  was 
generally  endorsed,  was  that  relating  to 
cheaper  postage.  The  postal  service  is  as 
much  a  factor  in  trade  as  is  the  railway  or 
the  steamship  service.  This  is  evidently  not 
as  fully  recognized  in  Canada  as  it  should  be. 
At  least  this  is  what  is  to  be  inferred  from 
the  policy  of  the  Dominion  postal  authori- 
ties. A  tree  is  known  by  its  fruits.  And  the 
ideas  of  an  individual,  or  aggregation  of  in- 
dividuals, such  as  a  government  for  instance, 
are  reflected  in  the  actions.  Judged  by  this 
standard  much  that  the  Federal  Parliament 
has  done  of  late  years  in  the  matter  ot 
amendments  to  the  postal  law  has  helped  to 
hinder  rather  than  facilitate  the  efficiency  of 
the  postal  service  of  this  country.  The  ten- 
dency of  the  age  in  all  civilized  countries  is  to 
cheapen  the  rates  of  postage.  The  Cana- 
dian Postmaster-General,  however,  con- 
ceived the  idea  some  five  years  ago  that  the 
postal  rates  in  this  country  were  not  high 
enough  ;  at  all  events  he  succeeded  in 
raising  them  in  some  respects.  Drop  letters 
woe  increased  from  one  to  two  cents  and 
registered  letters  from  two  to  five  cents. 
Naturally  this  incurred  the  displeasure  of 
business  men  ;  but  as  far  as  registered  let- 
ters were  concerned  there  would  have  been 
some  mollification  if  greater  protection  had 
been  assured.     But  there  was  not. 

*  *        * 

The  phase  of  the  postal  question  touched 
upon  by  Mr.  Wilkie  was,  however,  even  of 
more  importance  than  local  postage  rates  or 
registered  letters.  It  was  in  regard  to 
inland  rates.  The  rate  of  three  cents  is  by 
everyone  regarded  as  excessive;  and  there  is 
good  ground  for  so  holding,  for  in  Canada 
to-day  the  rate  for  inland  postage  is  one- 
third  higher  than  in  either  the  United  States 
or  in  Great  Britain,  in  the  former  it  being 


2C  and  in  the  latter  id.  per  one  ounce.  For 
Canadian  merchants  to  be  handicapped  to 
the  extent  of  33^  per  cent,  is  no  trifle,  and 
it  is  to  be  hoped  the  agitation  now  brewing 
for  the  removal  of  the  anomaly  will  soon 
become  vigorous  enough  to  secure  its  re- 
moval. Some  of  the  residents  along  the 
border  towns  manage  to  escape  paying  the 
three  cent  rate,  even  on  letters  whose  desti- 
nation is  in  Canada,  by  posting  their  mail 
matter  at  the  most  convenient  post  office  in 
the  United  States.  The  loss  to  Canada  in 
this  respect  doubtless  amounts  to  a  good 
deal  during  the  course  of  a  year,  all 
of  which  would  be  obviated  if  the  de- 
sired two-cent  rate  was  substituted  for 
that  now  obtaining.  That  a  two-cent  rate 
is  possible  no  one  can  deny.  And  the 
desideratum  cannot  reasonably  be  refused, 
even  on  the  ground  that  the  Postmaster- 
General's  report  annually  shows  a  deficit. 
It  is  a  well-known  fact  that  a  lowering  of 
postal,  telegraph,  or  railway  rates  leads  to 
increased  revenue.  But  even  supposing 
that  cheaper  rates  in  this  particular  would 
not  result  in  augmented  receipts,  it  is  ob- 
viously in  the  interests  of  the  country  that 
such  rates  should  be  secured.  Then  there 
are  mouldering  branches  that  might  be 
lopped  off  in  order  to  allow  this  branch  of 
cheaper  rates  to  flourish.  The  franking 
privileges,  for  instance,  might  be  with  profit 
removed;  so  might  useless  employees  and 
and  other  species  of  mouldering  branches 
which  prevent  the  Postoffice  Department 
developing  as  it  should. 


THE  IRON  DUTIES. 

IN  previous  articles  with  regard  to  the 
question  of  scrap  iron,  pig  iron,  and  the 
manufacture  of  bar  iron,  Hardware 
has  incidentally  touched  upon  the  question 
of  the  iron  duties  more  than  once. 

At  present  the  subject  is  again  in  the 
minds  of  the  trade  owing  to  the  recent 
conferences  of  some  Montreal  iron  manu- 
facturers with  the  Hon.  Mr.  Foster  and  the 
Comptroller  of  Customs. 

Of  course  nothing  definite  is  known  in  re- 
gard to  the  course  the  Government  intends 
to  pursue,  but  among  the  general  trade  in 
Montreal  at  least,  our  correspondent  learned 
that  there  was  a  strong  belief  that  some 
changes  were  likely  ;  and  jobbers  there  are 
giving  the  best  proof  of  this  at  present  in 
the  strictly  hand  to  mouth  policy  of  buying 
that  they  are  pursuing. 

What  the  nature  of  the  changes  will  be 
no  one  is  prepared  to  say,  but  bar  iron  seems 
to  be  generally  pointed  at. 

It  is  difficult  to  see,  however,  how  the 
Government     are     going      to     make     any 


changes  in  the  iron  tariff  without  lowering 
the  duties  to  a  point  where  American  pro- 
ducts can  get  in,  when  under  the  present 
tariff  they  are  already  competing  in  some 
lines  in  western  Ontario.  In  fact,  this  is 
the  strong  point  that  the  makers  stand  upon, 
and  they  openly  assert  that  the  first  move  of 
rolling  mills'  proprietors  in  Montreal  in  twe 
event  of  any  reduction  on  bar  iron,  etc.,  will 
be  in  the  direction  of  a  reduction  of  their 
employees'  wages.  A  reduction  in  the  cost 
of  production  by  this  method  is  the  only  way 
in  which  they  can,  so  they  say,  hope  to  pre- 
vent American  competition. 

On  behalf  of  the  representatives  of  the 
furnace  men,  the  chief  grievance  is,  of 
course,  the  duty  on  scrap  ;  and  they  either 
want  to  be  paid  a  bonus  or  have  this  duty 
increased. 

One  suggestion  made  to  the  Government 
was  that  a  bounty  should  be  paid  for  a  cer- 
tain number  of  years  on  every  ton  of  puddled 
bars  produced,  and  that  a  sliding  scale  of 
duties  be  imposed  on  scrap — say,  $2.00  the 
first  year,  with  a  gradual  increase  each  suc- 
ceeding year,  and  a  corresponding  decrease 
in  the  bounty  paid  on  puddled  bars.  By 
this  means  the  furnace  men  would  get  a  fair 
show,  and  the  rolling  mill  men  be  enabled 
to  adjust  their  business  to  the  gradual 
change  as  it  occurred  without  serious  in- 
convenience. 

On  the  other  hand,  the  rolling  mill  men 
say  that  a  policy  of  encouraging  puddled  bar 
manufacture  is  wrong  in  ethics.  The  ten- 
dency every  year  is  more  and  more  to  the 
use  of  steel  in  circumstances  where  iron  has 
been  previously  used.  Their  contention  is, 
therefore,  that  the  puddled  bar  will  soon 
become  obsolete,  and  that  if  the  pig  iron 
producers  want  to  utilize  the  surplus  of  their 
pig,  which  is  not  suitable  for  foundry  use,  let 
them  erect  steel  plants  either  on  the  Besse- 
mer or  Martin-Siemens  system,  and  they 
will  have  no  difficulty  in  disposing  of  the  re- 
sidue of  their  pig  output. 

Of  course  the  furnace  men,  who  have 
already  got  a  puddled  bar  plant  erected,  say 
that  there  is  room  for  both,  and  between 
them  all  the  legislators  have  a  pretty  difficult 
problem  to  solve. 


EVIDENCES  OF  ADVERTISING. 

The  experience  of  a  carpet  manufactur- 
ing firm  of  Philadelphia  is  a  practical  de- 
monstration of  the  value  of  advertising. 
They  had  been  carrying  on  a  large  retail 
establishment  in  New  York  with  unsatis- 
factory results,  and  decided  to  close  out  the 
stock  and  abandon  the  branch  store. 

To  hasten  the  disposal  ot  the  goods  large, 
attractive  cards  were  inserted  in  the  papers. 
Thereupon  trade  at  once  began  to  pick  up. 
In  place  of  a  weekly  average  of  about  $1,800, 
the  sales  amounted  to  over  $23,000.  The 
results  were  so  much  of  a  surprise  that  the 
firm  changed  their  decision  and  have  estab- 
lished a  New  York  branch  in  another  loca- 
tion, the  piemises  previously  occupied 
having  been  sold. 


HARDWARE, 


CORPORATION    HARDWARE. 

FOR  some  time  the  trade  in  Toronto 
has  been  curious  to  see  the  list  of 
prices  of  the  successful  tenderers  for 
hardware  required  by  the  corporation  of  the 
•jty  of  Toronto. 

Hardware  has  been  enabled  to  secure  a 
copy  of  last  year's  contract,  and  it  will  be 
found  subjoined. 

Some  of  the  prices  therein  revealed  will 
no  doubt  prove  interesting  to  the  trade  , 
that  regarding  nails  particularly  so.  One 
inch,  which  are  said  to  be  seldom  used, 
are  supplied  $2  below  the  regular  price, 
while  three  and  four  inch,  of  which 
the  city  would  probably  use  quite  a 
large  quantity  during  the  year,  are  from 
15  to  25c.  above  the  retail  price.  Then  there 
is  neat's  foot  oil  at  40c,  Eddy's  wood  fibre 
pails  and  tubs  at  ioc.  each,  large  scoop 
shovels  at  60c,  and  pick  and  axe  handles  at 
ioc.  These  are  just  a  few  of  the  items  that 
will  prove  interesting. 

This  is  the  contract,  the  preamble  and 
conditions  omitted : 

6  adzes  (carpenter) each  $1  00 

12  adze  handles  per  doz.     o  10 

6  axes  (bench),  %%  inches. .  .  .each     o  75 
12    axe    handles    (second    growth 

hickory) each     o  10 

1   gross    brushes    (horse)    as    per 

sample per  doz.     o  20 

6  brushes  (paint)  super  O.K.,  5 — o 

each     o  40 

3  doz.  brushes   (paint)  camel-hair, 

assorted  sizes per  doz.     1   20 

6  brushes  (paint)  wall,  grey  centre, 

4 — o each     o  35 

6  brushes  (paint)  chiselled  varnish, 

single-thick,  t,'A  in each     015 

3  brushes  (paint)  chiselled  oval  var- 
nish, No.  4 each     o  35 

6  brushes  (white-wash)  2 — o  x  8  in. 

each     o  40 

6  brooms  (three  string)  . .  ..per  doz.     o  20 
1  gross  broom  handles  (ash),  .each     o  02 

50  lbs.  borax per  lb.     o  05 

8060  bolts  (carriage)   %'m.,  from  1 

to  5  in.,  inclusive o  00 ]4 

8000  bolts  (carriage)  5-i6th  in., from 

1  to  \%  in.,  inclusive o  00^ 

12000  bolts  (carriage)  y%  in.,  from 

1  Yz  to  6  in.,  inclusive o  oo^ 

8000  bolts    (carriage)   7-i6th    in., 

from  2  to  jyi.  in.,  inclusive  ...     o  oo^ 
3000  bolts  (carriage)  yi'm. ,  from  3 

to  byi.  in.,  inclusive 001 

2000 bolts  (tyre)  3-i6th  in.,  from    1 

to  zyi  in  ,  inclusive o  oo>£ 

200  gallons  coal  oil  (American). .. .     o  18 
400  feet  chain,  5-i6th  in.,    welded 

per  lb.     o  05 

1  gross  curry  combs  (as  per  sample)    o  20 


90  lbs.  candles,  wax,  paraffine,  12's 
per  lb 

3  dozen    couplings,    brass,   female, 

2%.  in per  doz. 

4  forks    (hay)    three    prong,  steel 

each 

4  forks  (manure)   four  prong,  steel 

each 

10  bushels  fire-clay per  bushel 

6  dozen  files,  7  in.,  (saw)  .  .per  doz 
6      "         "    10  in.  (smooth-cut)  flat 

per  doz. 

6    (only)     "     14    in.    (smooth-cut) 

half-round per  doz. 

12  coils  gasket  (36.00) .  .  .  .per  doz. 

1  dozen  grading  lines,  best  hemp, 

1 00  ft per  doz . 

2  dozen  grub-hoe  mattocks  per  doz. 
4  hammers,  shoeing,  (Heller's)  each 

10  gals,  harness  oil  (vacuum) 

1  keg  horse  shoes,  No.  3  . . .  per  keg 
4  kegs         "  No.  4  . .  per  keg 

10  "  "  No.  s  . .  per  keg 

12  "  "  No.  6  . .  per  keg 

12  "  "  No.  7  . .  per  keg 

1  dozen  hinge  clasps,  8  in.,  doz  pair 
30  gals.  Japan  brown per  gal. 

2  doz.  bndls.   lamp    wick,  medium 

per  doz. 

2         "  "  large       " 

2  doz.     lanterns     (hand),     top-lift 

per  doz. 

3  doz.  lantern  globes  (white)     " 

3  "  "  (red) 

6    "  Matchless  metal  polish,  size  3 
per  doz. 

1  keg  nails,  cut,  1  inch  .  . .  .per  keg 

2  kegs     "       "     2     "     . . . .      " 

4  "         "       "    3     "     ....      " 

3  4  

30  lbs.  nails,  tinned  trunk,  1  in.  .  . 
r  box  nails,  horse-shoe,  C  No. 


o  15 

o  75 
o  40 

o  50 
o  40 
o  10 

o  15 

o  30 
o  07^ 

9  00 
o  60 

o  75 
o  90 
5o 


5° 

5° 
5° 
50 


3  boxes  "  "  C  No. 
6  "  "  "  C  No. 
12  "  "  "  C  No. 
12    "       "              "            C  No.  10 

4  "       "  "  C  No.  1 1 

1  "  "  "  C  No.  12 
10  gallons  neats-foot  oil. .  ..per  gal. 
25  lbs.  nuts,  X  m-  square. .  .per  lb. 
50       "           5-  16th  in.  square    .... 

50       "  yi  in.  square 

75        "  %  in.  square 

100     "  %  in.  square 

100      "  %"  in.  square 

3  oil  cans,  pint,  machine,  bent-spout 

each 

2  dozen  padlocks,  two  keys,  per  lock 
1  dozen  pails  (milk),  Eddy's  wood 

fibre  each 

1  gross  pick  handles  (second  growth 

hickory) each 

1  dozen  pails,  galvanized each 

10  gals,  pine  tar per  ga'. 

30  lbs.   paint,  drop-black  in  Japan, 

lib.  tins  (Johnston's). .  .per  lb. 
30  lbs.  paint,  lamp-black. . .  .per  lb. 
500  lbs.  paint,  white  lead  (Elephant 

brand) per  lb. 


1  20 
o  60 

o  04 
o  04 

o  50 
o  05 

0  20 

2  40 

1  60 

2  60 
2  60 
2  60 
o  05 

o  07  %. 
o  07X 
o  07^ 
o  07K 
o  07X 
o  07^ 
o  07  >4 
o  40 
o  05 
o  05 
o  05 
o  05 
o  05 
o  05 

o  10 
o   15 


40 

25 
50 


00 
00 


o  30 
o  50 

3  30 
3  10 


40  lbs.  putty o  03 

1  dozen  rakes,   12  teeth,   cast-steel 

handled each     o 

3  dozen  rakes,  12  teeth,  malleable,     o 

4  d'  zen  rasps,Jewett's  i6-in.,perdoz.     o 

100  lbs.  resin o  03 

3  saws,  26-inch,  cross-cut  (Shirley 

&  Dietrich)   1 

3  saws,  26-inch,  rip .      1 

50  lbs.  soap,  Castile o  10 

3  spoons,  post-hole,  handled o  50 

3  spoons,  telegraph,  not  handled.  .  o  40 
12  scythe  blades,  38-in.,  cast-steel,  o  50 
12  scythe  snathes,  swing  socket. . .     o  40 

2  dozen  scythe  stones,  round o  10 

2  dozen    shovels,    square-pointed, 

cast-steel o  50 

2  dozen     shovels,     round-pointed, 

cast-steel o  60 

2  dozen     shovels,     round-pointed, 

long-handled o  50 

3  shovels,  scoop,  large each     o  60 

1  gross  shovels,  snow,  iron  (Jones') 

each 

3  spades,  plain  back each 

50  kegs  spikes,  7  x  ^-in.,    100  lbs. 

nett per  100  lbs. 

20  kegs  spikes,  8  x  ^  in.,  100  lbs. 

nett per  100  lbs. 

3  squares  steel,    2  ft.  graduated,  2 

in.  wide o  50 

36  gross  screws,  No.  9,  1  in.  to  i}4 

in.,  inclusive o  25 

60  gross  screws,  No.  10,  1  in.  to  2  in. 

inclusive o 

30 gross  screws,  No.    11,  (J^in.  to 

2  in.,  inclusive o 

200  lbs.  sulphur,  ground 

6  tubs,  Eddy's  wood-fibre, No. 3,  each 
3    tape-lines,  33  ft.,  flush-handles, 

(Chesterman's  patent  metallic) 

each 

3   tape-lines,   50  ft.,  flush-handles, 

(Chesterman's  patent  metallic) 
3  tape-lines,    66  ft.,  flush-handles, 

(Chesterman's  patent  metallic) 
3  tape-lines,  100  ft.,  flush-handles, 

(Chesterman's  patent  metallic) 
3    tape-lines,    22    ft-,    capes    only 

(Chesterman's  patent  metallic) 
3    tape-lines,    66    ft.,    tapes   only 

(Chesterman's  metallic) 2  00 

3  tape-lines,     100    ft.,    tapes   only 

(Chesterman's  patent  metallic) 
9  doz.  balls  thread,  Barbour's  No.  8 

50  gallons  turpentine 

12  wrenches,  monkey,  12  in.. each 

Among  so  many  figures  some  slight  errors 
may  have  crept  in,  but  as  far  as  we  know 
they  are  correct. 


25 

25 

03'A 
o   10 


1   25 


1  35 


2  50 


2  75 


75 


00 
03 
5o 
40 


o  25 

o  18 
o  08 

o  06 


A  Vermont  traveler  has  recently,  accord- 
ing to  an  Exchange,  sent  to  his  customers  a 
rather  unique  advance  card  : 

Have  been  laid  up  four  weeks  with  the  grip, 
So  am  a  little  slow  in  making  my  trip  ; 
But  for  all  short  comings  will  make  amends, 
By  doing  something  handsome  for  my  friends. 

Will  call  Friday. 


HARDWARE 


MR.   FOSTER'S  INSOLVENCY  BILL. 

IT  will  be  remembered  that  when  the 
deputation  from  the  various  boards  of 
trade  in  the  country  waited  upon  Hon. 
Mr.  Foster,  Minister  of  Finance,  a  couple 
of  months  ago,  that  gentleman  stated  that  he 
had  given  instructions  to  have  an  insolvency 
bill  drafted.  Copies  of  this  draft  bill  have 
been  in  the  hands  of  a  few  of  the  leading 
members  of  the  different  boards  of  trade  for 
some  time,  but  as  secrecy  was  enjoined  upon 
those  thus  favored,  the  purport  of  the  bill 
was  not  known  till  the  Montreal  Herald  of 
Saturday  last  revealed  it. 

Similar  to  the  bill  drafted  by  the  boards 
of  trade  last  fall,  it  is  stipulated  that  this 
act  shall  not  apply  to  farmers,  grazers,  ordi- 
nary laborers,  or  workmen  for  hire;  to  banks, 
saving  banks,  companies,  or  societies  to 
which  the  "winding-up  act"  applies;  to 
rail,  telegraph  or  telephone  companies ;  to  a 
member  of  society  or  association  not  coming 
under  the  act.  The  act  shall  apply  to  traders 
who,  since  the  repeal  of  the  Insolvent  Act  of 
1875,  and  before  the  coming  into  operation 
of  this  act,  have  made  any  general  assign- 
ment for  the  benefit  of  their  creditors  with- 
out preference  or  priority,  and  the  provisions 
of  the  act  with  reference  to  discharge  shall 
apply  to  any  applications  for  discharge  made 
by  any  such  trader. 

A  trader  is  held  to  be  an  insolvent  when 
he  fails  to  meet  his  liabilities,  either  by  call- 
ing a  meeting  of  his  creditors  to  compound 
with  them  or  show  a  statement  of  his  inabil- 
ity to  pay,  suspends  payment,  or  acknow- 
ledges his  insolvency,  absconds,  secretes 
part  of  his  estate,  assigns,  permits  an  execu- 
tion to  remain  unsatisfied,  or  if  he  wilfully 
neglects  to  obey  a  decree,  etc.,  of  any  court 
for  the  payment  of  money. 

If  a  debtor  commits  an  act  of  insolvency 
the  court  may,  on  the  petition  of  a  creditor, 
make  an  order,  to  be  known  as  a  receiving 
order,  for  the  protection  of  the  estate.  The 
statements  in  the  petition  have  to  be  verified 
by  the  affidavit  of  the  creditor  or  creditors 
presenting  the  same.  Proof  of  the  debt  will 
then  be  required,  and  if  the  court  is  satisfied 
a  receiving  order  is  made  ;  if  not  satisfied 
that  the  debtor  is  not  able  to  pay  his  debts 
the  petition  may  be  dismissed.  If  no  reason- 
able grounds  were  had  for  the  proceedings 
then  the  petitioner  may  be  in  damages. 

Upon  the  making  of  a  receiving  order  no 
creditor  shall  thereafter  have  any  remedy 
against  the  estate  of  the  debtor  in  respect  of 
any  debt  provable  under  this  act,  unless  as 
provided  by  the  act.  The  court  may,  if  ne- 
cessary, appoint  an  official  recei  /er  as  ulterim 
receiver. 

Official  receivers  must  be  appointed  by 
order-in-council,  and  they  are,  on  appoint- 
ment, to  furnish  bonds  for  not  less  than 
$2,000  and  not  more  than  $20,000.  In  cities 
or  districts  with  a  population  of  over  100,- 
000  inhabitants  two  official  receivers  maybe 
appointed.     If  there  should  be  no  receivers 


through  death  or  otherwise,  the  sheriff  will 
act.  Property  exempt  from  seizure  by  virtue 
of  Provincial  statutes  shall  not  rest  in  the 
official  receiver,  nor  any  salary  earned  by 
the  insolvent  after  the  date  of  the  insolvency, 
or  any  debts  held  by  the  insolvent  as  trustee. 

A  meeting  of  the  creditors  shall  be  called 
within  ten  days  after  the  receiving  order  has 
been  obtained,  unless  the  court  extends  the 
time.  The  debtor  is  required  to  attend  the 
first  meeting,  and  be  subject  to  examination. 
The  creditors  at  the  first  meeting  shall  ap- 
point a  liquidator  of  the  estate  who  will  re- 
quire to  give  security.  Upon  the  appoint- 
ment of  the  liquidator  the  official  receiver 
shall  hand  over  everything  to  him  so  that 
everything  in  regard  to  the  estate  will  rest 
in  the  liquidator.  The  official  receiver  will 
have  a  first  lien  on  the  estate  in  regard  to 
his  fees. 

The  creditors  may  at  any  meeting  appoint 
one  or  more  inspectors,  but  not  more  than 
five  in  all.  No  liquidator  can  purchase  any 
of  the  stock. 

Clause  25  provides  that  the  creditors  may 
at  any  meeting  appoint  one  or  more  in- 
spectors, but  not  more  than  five  in  all,  who 
shall  superintend  and  direct  the  proceed- 
ings of  the  liquidator  in  the  management  and 
winding  up  of  the  estate.  No  liquidator  can 
purchase  any  of  the  stock.  The  fees  of  the 
receiver  will  be  ten  cents  for  each  notice  to 
creditors  ;  $2  for  attendance  at  first  meet- 
ing ;  for  taking  evidence  ten  cents  per  folio 
for  first  copy  and  five  cents  for  every  addi- 
tional one.  The  court  will  decide  the  other 
services  for  ten  dollars  and  upwards,  but  not 
over  one  hundred.  The  estate  will  have  to 
pay  notarial  transfer  fees  in  Quebec.  On  the 
application  of  the  official  receiver  or  liqui- 
dator the  court  may  summon  the  husband  or 
wife  of  the  debtor,  or  any  other  person 
known  or  suspected  to  have  in  their  posses- 
sion any  of  the  estate  for  examination. 

A  debtor  may  be  arrested  if  he  is  sus- 
pected of  intention  to  abscond,  to  remove 
part  of  his  goods  from  the  creditors,  or  if 
he  fails  to  attend  any  meeting  at  which  he 
is  required. 

In  regard  to  discharge  the  bill  provides 
that  if  the  debtor  submits  a  proposition 
which  is  satisfactory  to  a  majority  in  value 
of  the  creditors,  the  liquidator  shall  then  call 
a  meeting  of  the  creditors  to  consider  the 
same.  Such  meeting  must  take  place  within 
one  month  from  the  date  of  the  passing  of 
the  resolution  referred  to.  The  debtor  shall 
attend  such  meeting.  In  no  case  shall  any 
proposition  providing  for  a  discharge  of  a 
debtor  on  payment  of  a  composition  in  satis- 
faction of  his  debts  be  entertained  unless  it 
provides  for  the  payment  in  full  within  three 
months  from  the  confirmation  thereof  of  all 
costs,  charges,  and  disbursements  in  connec- 
tion with  proceedings  under  the  act  then  re- 
maining unpaid,  and  of  all  claims  declared 
by  the  act  to  be  privileged  claims,  and  for 
the  payment  within  one  year  from  the  date 
of  such  confirmation  of  at  least  25  percent 


of  the  amount  of  the  unsecured  claims  of 
creditors  in  any  way  affected  by 'the  con- 
firmation thereof. 

The  court  must  consent  to  the  discharge 
before  it  becomes  binding  upon  the  credi- 
tors. The  debtor  must  also  show  that  no 
creditor  was  induced  through  monetary 
considerations  to  sign  for  his  discharge,  if 
the  debtor  is  guilty  of  any  fraud  he  is  not 
entitled  to  a  discharge,  and  the  court  may 
order  the  suspension  of  the  discharge  for  a 
period  not  exceeding  five  years.  The  court 
can  order  this  for  recklessness  in  business, 
misconduct  by  being  extravagant  in  ex- 
penses or  endorsing  for  others  after  he  had 
good  reason  to  know  he  was  insolvent. 

If  at  the  expiry  of  one  year  the  debtor  has 
not  his  discharge  and  no  order  made  against 
it,  then  he  can  make  application  to  the  court 
to  appoint  a  day  to  hear  such  application. 
Any  creditor  to  whose  claim  the  discharge 
would  apply  may  appear  to  oppose  it.  The 
debtor  will  have  to  show  that  he  has  com- 
plied with  all  the  provisions  of  the  act.  The 
court  may  thereupon  make  an  order  for  a 
discharge,  but  if  the  debtor  fails  to  show 
that  he  has  conducted  his  business  honestly 
it  will  be  refused. 

One  particularly  new  feature  provides 
that  notwithstanding  anything  to  the  con- 
trary in  this  act,  the  debtor,  if  not  dis- 
charged earlier,  shall  receive  his  discharge 
under  the  act  without  reference  to  his 
creditors  or  to  the  court,  at  the  expiration  of 
six  years  from  the  date  of  insolvency  ;  but  if 
at  the  time  an  order  is  in  force  suspending 
the  operation  of  his  discharge  for  a  period 
of  which  a  portion  then  remains  unexpired, 
such  discharge  shall  not  take  place  until  the 
expiration  of  the  time  named  in  such  order. 
The  debtor  or  liquidator  may  appeal  from 
any  order  of  the  court,  and  all  proceedings 
in  the  case  will  be  stayed  until  the  appeal 
is  determined. 

In  case  of  a  discharge  of  a  debtor  by  the 
payment  of  composition  in  satisfaction  of  his 
debts,  the  liquidator  shall  transfer  the  estate 
to  the  debtor. 

Among  the  privileged  claims  may  be  men- 
tioned the  fees,  etc.,  of  the  official  receiver  ; 
all  necessary  and  proper  costs,  arrears  of 
salary  or  wages,  rent  due  and  payable.  A 
secured  creditor  may,  before  proving  his 
claims,  assign  the  security  to  the  official  re- 
ceiver or  the  liquidator,  for  the  benefit  of  the 
estate,  in  which  case  he  shall  rank  upon  the 
estate  as  an  unsecured  candidate  for  the  full 
amount  of  his  claim.  Provisions  are  made 
against  the  debtor  giving  preferences  to  cer- 
tain creditors. 

In  the  province  of  Quebec,  if  a  trader  has 
a  marriage  contract  with  his  wife,  by  which 
he  gives  a  certain  amount,  and  such  con- 
tract is  not  registered  within  three  months 
from  the  execution  thereof,  then  she  cannot 
avail  herself  of  the  provisions  of  it  unless  it 
is  shown  that  the  debtor  could  have  paid  his 
claim  in  full,  irrespective  of  such  property. 

In  the  province  of  Quebec  the  sale  of  im- 


HARDWARE. 


BRANDRAM    BROS.    &    GO. 


V         B.  B.         U 

'     GENUINE 

WHITE  LEAD 


ROTHERHITHE,    LONDON,    ENG. 

Manufacturers  of  the  Celebrated  Brand 


B.  B. 


v         B.  B.         u 

NO.  ONE 

WHITE  LEAD 


Noted  for  its  Extreme  Whiteness  of  Color,  Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White  and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United   States,  and  for  the  Canadian  trade. 

For  samples  and  information  apply  to 

Manufactured  in  Halifax,  Nova  Scotia. 


Henderson  &  Potts, 

Nova  Scotia  Paint  Works,  Halifax,  N,  S, 


moveable  property  may  be  subject  to  all  such 
charges  and  hypothecs  as  are  permitted  by 
the  law  of  the  province  to  remain  chargeable 
thereon  when  sold  by  the  sheriff,  and  also 
subject  to  such  other  charges  and  hypothecs 
thereon  as  are  not  due  at  the  time  of  the 
sale,  etc.  The  liquidator  shall  prepare  divi- 
dend sheets  of  the  estate  for  the  debtor 
whenever  the  amount  realized  will  justify  a 
division  thereof,  or  when  he  is  required  by 
inspectors  or  court  to  do  so.  Before  any 
dividend  sheet  is  made  the  inspector  shall 
examine  each  claim  with  the  liquidator. 
One  per  centum  upon  all  moneys  proceed- 
ing from  the  sale  by  a  liquidator  of  any  im- 
moveable property  in  Quebec  shall  be  re- 
tained by  the  liquidators  out  of  such  moneys 
and  paid  over  to  the  sheriff  of  the  district, 
or  of  either  of  the  counties  of  Gaspe  and 
Bonaventure,  as  the  case  may  be,  for  the 
building  and  jury  fund  of  such  district. 

Clause  101  deals  with  frauds,  such  as  ex- 
hibiting false  balance  sheets  so  as  to  give  an 
erroneous  and  incorrect  account  of  the  es- 
tate, and  provides  a  penalty  liable  to  im- 
prisonment for  two  years.  A  verdict  must 
be  first  given  by  the  court  that  the  party  is 
guilty.  If  the  debtor  does  not  give  over  all 
his  property  under  his  control,  then  he  is 
liable  to  three  years'  imprisonment.  If 
within  thirty  days  prior  to  his  insolvency  he 
conceals,  removes  or  embezzles  any  part  of 
his  property,  then  he  leaves  himself  open  to 
the  same  punishment. 

There  are  in  all  128  clauses  in  the  bill. 


DEATH  OF  JOHN  TURNER. 

The  Hamilton  Spectator  of  a  recent  date 
announces  the  death  in  Chicago  of  John 
Turner,  a  former  respected  resident  of  Win- 
nipeg. The  Spectator  says  of  Mr.  Turner  : 
"The  deceased  was  the  son  of  the  late  John 
Turner,  of  this  city,  and  was  born  in  Hamil- 
ton in  1855.  In  early  manhood  he  learned 
the  wholesale  hardware  business  in  the 
warehouse  of  Adam  Hope  &  Co.,  and  re- 
mained with  that  firm  for  a  considerable 
time.  For  some  years  afterwards  he  lived  in 
Winnipeg,  being  in  the  service  of  the  Hud- 
son's Bay  Company.  After  a  brief  residence 
in  Belleville,  Ont,  where  he  was  engaged  in 


business  with  Foster  &  Co.,  he  went  to  Chi- 
cago and  joined  Mr.  Foster  in  establishing  a 
hardware  business  under  the  firm  name  of 
Foster  &  Turner.  Mr.  Turner  was  unmar- 
ried. He  is  remembered  kindly  by  many 
companions  of  his  youth  in  Hamilton,  by 
whom  he  was  familiarly  known  as  Long 
John.  His  generous,  jovial  disposition  made 
him  a  general  favorite  among  his  associ- 
ates." 

Mr.  Turner  was  well  known  in  Winnipeg, 
having  belonged  to  the  Winnipeg  Rowing 
Club,  and  being  an  active  member  of  the 
committee  for  several  years.  He  was  also  a 
popular  member  of  the  St.  George  Snowshoe 
Club.  The  sad  news  of  his  death  will  be 
learned  with  deep  regret  by  h;s  old  associ- 
ates here. — Free  Press,  Winnipeg. 


DELIVERY  OF  GOODS. 

A  SYSTEM  for  delivering  goods,  like 
other  branches  of  the  business, 
must  necessarily  vary  with  the  vol- 
ume of  trade  and  the  population  of  the  city. 
The  following  suggestions  are  based  on  the 
supposition  of  a  city  having  from  70,000  to 
80,000  inhabitants,  a  retail  store  catering  to 
household  as  well  as  builders'  trade,  and  the 
employment  of  one  delivery  wagon  which 
is  never  called  into  the  service  of  the  ship- 
ping clerk. 

The  first  requisite  in  the  disposition  of 
goods  sold  is  to  make  a  complete  list, 
showing  every  article  which  the  purchaser 
has  selected  and  the  quantities  of  each. 
After  the  list  is  called  back  and  checked, 
goods  that  can  be  wrapped  and  tied  in  pack- 
ages should  be  cared  for  at  once,  to  avoid 
all  possibility  of  being  mislaid  by  casual 
and  careless  passers  by. 

For  marking  packages  a  gummed  tag  is 
the  surest  method  of  avoiding  errors  in  de- 
livery ;  for  bulky  goods  a  string  tag  or 
paint,  as  the  case  may  require.  If  but  one 
package  or  article  is  to  be  delivered  mark 
name  and  address  on  the  tag,  but  if  pack- 
ages are  numerous  mark  name  only  on  all 
tags  except  one,  and  on  that  one  the  name, 
address,  number  of  packages,  and  list  of 
articles  not  wrapped. 

By  the  enumeration  of  packages  and  ar- 
ticles in  the  duplicate  receipt  book  of  the 


delivery  wagon  the  driver  has  a  check  on  the 
salesman,  and  can  be  reasonably  sure  of 
starting  right  at  least.  As  to  the  disposition 
of  goods  awaiting  delivery  a  counter  or  floor 
space  devoted  to  this  sole  purpose  is  very 
necessary.  Where  it  is  not  practicable  to 
gather  all  the  goods  in  one  space  the  deliv- 
ery clerk  can  ascertain  from  the  before  men- 
tioned tag  just  what  goods  are  to  be  deliv- 
ered, and  go  to  the  different  floors  or  rooms 
to  find  them. 

The  most  effective  and  satisfactory  use 
of  the  delivery  wagon  is  found  in  the  divi- 
sion of  the  city  into  districts,  and  making  a 
trip  to  each  district  at  stated  hours.  By 
this  system,  if  adhered  to,  a  customer  can 
be  given  definite  information  as  to  the  time 
the  goods  will  be  received.  In  case  of  im- 
mediate delivery  being  required  various 
methods  may  be  followed,  according  to  the 
circumstances.  If  the  goods  are  in  a  small, 
light  package  the  office  boy  or  messenger 
service  can  be  utilized  ;  if  goods  are  bulky 
then  an  expressman  must  be  hired,  and  the 
expense  charged  to  the  customer  or  not — 
according  to  the  discretion  of  the  salesman. 
Under  no  circumstances  should  the  hours 
and  trips  of  the  delivery  wagon  be  interfered 
with. 

The  goods  having  reached  their  destina- 
tion the  duplicate  receipt  is  given  with  them, 
and  the  book  signed  after  a  careful  counting 
by  the  party  to  whom  they  are  delivered. 
No  inspection  of  packages  is  practicable, 
for  too  much  time  is  consumed,  and  the 
error  in  the  contents,  if  any,  can  only  be 
rectified  at  the  store,  and  the  delivery  clerk 
has  his  time  schedule  to  keep  up. 

Instances  are  very  numerous  of  contrac- 
tors making  complaints  of  shortage  in  goods 
delivered  to  unfinished  buildings,  and  such 
cases  seem  to  afford  the  largest  opportunity 
for  errors.  The  surest  method  to  pursue 
under  such  circumstances  is  to  mark  on  each 
package  its  contents  and  designate  the  floor 
or  room  for  which  it  is  intended,  and  then 
call  for  the  foreman  of  the  work  to  check  them 
before  signing  receipt.  For  any  error  in  the 
contents  of  the  packages  the  salesman  is,  of 
course,  directly  responsible,  and  he  should 
send  out  no  bill  of  hardware  that  is  not  first 
looked  over  and  checked  back  by  somebody 
who  is  acquainted  with  the  goods. — H.  P. 
King  in  Metal  Worker. 


HARDWARE 


GOOD  MANNERS. 

MANNERS,  as  one  of  the  main  condi- 
tions of  getting  on  well  in  the  world, 
is  thus,  according  to  a  contempor- 
ary, considered  by  the  Rev.  Dr.  Minger  : 

"  If  the  world  were  a  place  where  every- 
thing was  to  be  done  by  physical  strength, 
health  would  be  nearly  the  only  requisite  to 
success.  If  it  were  a  place  where  only 
means  to  ends  were  to  be  considered,  edu- 
cation would  be  all  that  was  needed.  But 
the  world  is  complex,  and  success  is  to  be 
sought  along  many  lines.  Not  only  force 
and  thought,  but  the  way  in  which  we  carry 
ourselves,  our  temper  and  manners,  enter 
largely  into  life. 

"  There  is  a  great  deal  of  failure  that  is 
due  to  bad  manners,  and  almost  as  much 
that  is  due  to  lack  of  good  manners.  When 
they  are  positively  bad,  the  cause  is  usually 
to  be  found  in  an  evil  or  coarse  nature,  in 
which  case  little  can  be  done  ;  the  surgery 
must  be  deep  and  radical.  But  poor  or  in- 
different manners  are  generally  due  to  de- 
fective training,  and  especially  to  the  fact 
that  they  are  undervalued.  It  is  a  real  but 
lessening  feature  of  American  life  that  good 
manners  are  rather  suspected  of  savoring  of 
insincerity  and  assumption.  Our  sense  of 
liberty  is  so  strong  that  we  let  it  run  riot  in 
our  conduct,  and  suffer  every  unruly  instinct 
and  impulse  to  declare  itself. 

"  Young  men  often  find  their  way  blocked 
here  and  there,  in  business  and  in  social  life, 
when  there  is  every  apparent  reason  why 
they  should  succeed,  and  never  discover  that 
the  cause  lies  in  this  matter  of  manners.  Re- 
finement is  getting  to  be  so  common  in  our 
country  that  its  tests  are  applied  quite  gener- 
ally, and  when  one  fails  to  endure  them  he  is 
quietly  passed  by  and  left  by  himself.  More 
and  more  is  it  everywhere  insisted  on  that 
men  shall  be  gentlemen  in  their  behavior, 
and  there  is  scarcely  any  important  position 
to  be  filled  in  any  department  of  society  in 
which  good  manners  are  not  a  chief  re- 
quisite. 

"  With  such  courtesy  well  wrought  into 
habits,  a  young  man  also  carries  success  in 
his  hand.  All  hearts  and  all  doors  open  to 
him  ;  everybody  is  his  friend  ;  he  wins  his 
cause  at  once,  and  only  fails  when  he  shows 
serious  defect  in  some  other  important  re- 
spect.    As  Mr.  James  T.  Fields  said  : 

"  '  It  transmutes  aliens  into  trusting  friends, 

And  gives  its  owner  passport  'round  the  globe.' 

"There  is  no  such  thing  as  getting  on  in 
the  world  unless  one  can  get  into  good  rela- 
tions to  men  ;  you  must  be  on  good  terms 
with  those  with  whom  you  have  to  do.  In 
no  way  are  men  so  quickly  won  and  so  surely 
held  as  by  courtesy.  Of  course,  there  must 
be  intelligence  and  force,  but,  given  these, 
nothing  else  will  so  win,  so  smooth  your 
path,  so  tide  your  own  disagreements,  so 
breed  patience  and  respect  and  love  in 
others.  When  they  see  refined  and  gentle 
manners   and   come    to  know  that   behind 


them  is  a  true  and  kind  heart,  they  are 
forced  to  own  and  to  receive  you  into  their 
fellowship.  Courtesy,  even  more  than 
misery,  makes  all  men  kin.  Gentlemen  are 
equals  the  world  over.  '  Manners  make  the 
man,'  seems  at  first  to  be  a  false  or  superfi- 
cial proverb,  but  it  is  true  and  profound  ;  it 
means  that  only  in  a  good  and  true  man  can 
there  be  manners. 

"You  maybe  inclined  to  say  that  courtesy 
has  little  to  do  with  business  and  the  every- 
day work  of  life,  but  I  assure  you  that  there 
is  not  a  position  in  the  business  world  where 
genuine  courtesy  does  not  double  one's 
chances  of  advancement.  Not  of  itself  will 
it  lift  a  man,  but  it  floats  other  requisite 
qualities  ;  it  gives  wings  in  the  race  of  life. 
The  simple  truth  is  that  there  is  nothing 
people  so  like  and  so  respond  to  as  genuine 
manners.  Without  them  religion,  character, 
knowledge,  skill,  energy,  are  shorn  of  half 
their  power." 


A  UNIQUE  HEATER. 

NUMBERS  of  different  styles  of  wood 
heaters  have  from  time  to  time  been 
offered  to  the  trade,  with  varied  suc- 
cess. The  newest  stove  of  this  class  is  the 
Hagey  King  Heater.  It  is  well  and  favorably 
known  in  the  United  States,  and  an  exhi- 
bition   of   its    heat-giving   properties    was 


recently  given  in  the  open  air  at  the  St. 
Lawrence  Market,  Toronto,  where  it 
attracted  much  attention.  The  accompany- 
ing cut  will  convey  a  good  idea  of  its  exter- 
nal appearance.  The  Gumey  Foundry  Co., 
Toronto,  who  are  manufacturing  the  Hagey 
and  placing  it  on  the  Canadian  market,  say: 
"  To  appreciate  the  merits  of  this  newest  of 
all  heating  stoves,  it  must  be  put  to  practical 
test.  It  is  made  of  the  best  American 
Russia  iron,  and  wrought  sheet  steel,  and 
lined  with  charcoal  iron.  We  find  it  safe 
because  no  fire  can  fall  from  it,  and  it  will 
warm  a   room   in  five  minutes.  It  is  labor 


saving,  for  it  is  needless  to  remove  the  ashes 
less  than  once  a  month,  and  will  burn  chips 
or  anything  wooden  that  will  go  into  the 
13  inch  opening  at  the  top.  One  or  two 
chunks  of  wood  will  run  it  twelve  hours  in 
cool  weather,  and  it  is  ornamental  and  suit- 
able for  bedroom  or  parlor.  We  have  no 
hesitation  in  saying  that  it  is  the  bes:, 
cheapest  and  safest  quick  heater  ever  of- 
fered." 


I 


RE  STAMPED  GOODS. 

6  6  T  CAN  well  remember  when  stamped 
goods  were  something  of  a  novelty 
in  this  country  and  also  the  first 
place  where  they  were  sold  in  St.  Louis," 
remarked  Mr.  George  Wiegand,  of  the 
Standard  Stamping  Company,  St.  Louis,  to 
the  Hardware  reporter.  ■"  That  was  away 
back'in  1852.  A  New  York  firm  of  import- 
ers had  a  branch  store  here  on  the  north 
side  of  Market,  between  Second  and  Third, 
and  all  the  goods  they  sold  were  brought 
from  France,  for  which  reason  I  suppose 
they  obtained  their  name  of  French  ware. 
They  were  stamped  from  tin  on  foot  presses 
and  were  then  retinned,  so  that  in  the  end 
they  cost  a  great  deal  more  than  similar 
grades  at  the  present  time.  The  same  firm 
that  had  the  branch  store  here  is  still  in 
business  in  New  York  and  is  one  of  the 
largest  manufacturers  in  the  trade,  but  then 
they  did  not  sell  as  much  in  a  year  as  is 
sold  now  every  day.  I  think  it  was  in  1853 
that  the  manufacture  of  stamped  ware  in  a 
regular  way  was  begun  in  St.  Louis,  although 
I  believe  that  Mr.  Giles  F.  Filley  had  turned 
out  some  of  the  ware  previous  to  that. 
Everyone  knows  the  enormous  proportions 
of  the  business,  but  like  almost  everything 
else,  it  had  a  very  small  beginning." 


SCREW  DRIVING  WITH  A  HAMMER. 

Wood  screws,  observes  the  Railroad  Car 
Builder,  are  made  with  slotted  heads  in 
order  that  they  maybe  turned  into  the  work 
with  a  screw  driver.  If  you  are  a  journey- 
man, don't  get  into  the  habit  of  driving 
screws  nearly  or  part  way  home  with  a  ham- 
mer. If  ycu  are  a  foreman,  don't  permit 
such  work.  It  don't  hold,  and  some  poor 
chap  may  also  lose  his  life  just  because  that 
screw  was  not  turned  in  with  a  screw  driver. 
The  other  day  I  saw  a  man  screwing  on  grab 
irons.  He  drove  the  screws  nearly  home, 
gave  each  one  turn  with  a  screw  driver,  and 
passed  to  the  next.  I  asked  him  if  he  knew 
what  that  (pointing  to  the  slot)  was  for. 
"Yes,"  he  replied;  "it's  to  put  a  screw 
driver  in  when  the  '  old  man '  is  around,  and 
you  don't  care  to  drive  the  screw  in  !  "  Just 
then  his  staging,  one  end  of  which  was  held 
up  by  a  grab  iron  on  another  car,  gave  way, 
and  this  man  barked  his  nose  and  scraped 
his  shins  as  he  tumbled  to  the  ground.  Upon 
looking  around  he  found  that  the  iron  had 
come  off,  having  been  screwed  on  with  lag 
screws,  put  in  pretty  much  as  he  was  putting 
in  wood  screws.  It  was  a  sharp  object  les- 
son, and  a  good  one.  Don't  do  so  in  your 
shop. 


HARDWARE. 


HART2    STEEL    BLOCKS 
TACKLE   and    SNATCH 

H.  S.  HOWLAND,  SONS  &  CO. 
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WRITE  FOR  CATALOGUE  AND  PRICES 

ORDERS  SOLICITED 


WHOLESALE    HARDWARE 

No.  37  Front  Street  West,    TOFOIltO. 


FISH  AND  GAME  COMMISSION. 

THE  Ontario  Fish  and  Game  Commis- 
sioners held  a  meeting  in  the  Queen's 
Hotel,  Toronto,  for  the  purpose  of 
preparing  their  annual  report  to  be  sub- 
mitted to  the  Legislature,  There  were  pre- 
sent: Dr.  MacCallum,  Dunnville,  chairman; 
Messrs.  H.  P.  Dwight,  Toronto;  W.  G.  Par- 
ish, Athens,  and  J.  H.  Willmott,  Beaumaris, 
and  Mayor  Stewart,  of  Hamilton,  game 
warden.  Mr.  W.  B.  Wells,  Chatham,  was 
the  only  commissioner  absent. 

The  commission  decided  to  recommend 
that  the  law  prohibiting  the  sale  of  quail, 
snipe,  partridge,  and  woodcock  be  continued 
until  1897.  The  enforcement  of  the  law  has 
been  found  to  be  beneficial,  and  the  sports- 
men all  over  the  country  have  been  petition- 
ing for  its  enlargement.  A  recommendation 
will  be  made  with  reference  to  the  muskrat 
season,  to  change  the  present  law  so  as  to 
allow  muskrats  to  be  taken  from  the  1st 
January  to  the  1st  May  with  the  understand- 
ing that  they  must  be  trapped  and  not  shot 
during  April. 

It  was  decided  to  recommend  that  officers 
acting  under  the  game  law  be  given  the  right 
to  search  the  persons  of  offenders.  Another 
decision  was  in  favor  of  allowing  foreign 
sportsmen  who  shoot  in  Ontario,  alter  taking 
out  the  necessary  licenses,  to  take  two  deer 
out  of  che  country  with  them. 

A  recommendation  will  be  made  that  the 
deer  season  be  not  changed  except  that  dogs 
shall  not  be  allowed  to  run  after  the  1st  of 
November.  The  Legislature  will  be  asked 
to  define  clearly  what  is  meant  by  "unor- 
ganized territories,"  as,  in  the  case  of  Mus- 
koka,  Algoma,  Parry  Sound,  and  such  locali- 
ties, much  trouble  is  caused  by  the  want  of 
a  clear  definition.  The  commissioners  will 
draw  attention  to  the  fact  that  owing  to  the 
dispute  in  the  matter  of  the  fisheries  between 
the  Federal  and   Provincial    Governments, 


their  hands  are  tied,  and  much  valuable 
time  is  being  wasted  and  large  numbers  of 
fish  are  being  slaughtered  out  of  season. 
They  will  urge  that  immediate  steps  be 
taken  to  have  the  test  case  which  is  being 
prepared  for  argument  between  the  two  gov- 
ernments brought  on  at  an  early  date. 

There  are  only  four  wardens  under  sal- 
ary, and  this  number,  it  will  be  represented, 
is  far  too  small  to  overtake  the  wide  area 
which  the  work  of  the  commission  covers. 
An  effort  will  be  made  to  have  at  least  two 
more  appointed.  The  commissioners  say 
that  a  great  deal  of  work  has  been  done 
since  the  organization  of  the  commission  in 
1892,  and  the  laws  have  been  well  enforced 
and  appear  to  be  thoroughly  popular.  An 
effort  will  be  made  to  obtain  a  larger  appro- 
priation this  year  from  the  Legislature,  with 
a  view  to  still  further  carrying  out  the  work, 
as  much  useful  work  could  be  done  in  the 
way  of  propagating  fish  in  streams  now  de- 
pleted, and  of  preserving  the  game  in  locali- 
ties where  it  is  now  scarce  and  almost  ex- 
tinct. 


A  BIG  ELECTRIC  MOTOR. 

An  electric  locomotive  of  1,000-horse 
power  is  reported  to  be  under  construction 
from  the  plans  of  Sprague,  Duncan  &  Hut- 
chinson to  the  order  of  the  North  American 
Company,  says  a  London  exchange.  It  is 
intended  for  slow  speed  and  heavy  traction 
in  switching  service.  The  machine  is  car- 
ried upon  four  pair  of  driving  wheels,  all 
coupled.  The  frame  is  of  steel,  with  deep 
pedestals.  The  56-inch  wheels  are  close- 
coupled  ;  the  first  and  last  pairs  only  are 
flanged.  There  is  a  motor  in  each  axle,  the 
weight  of  the  armature  coming  directly  on 
the  wheels,  and  that  of  the  field  magnets  is 
on  the  journals  through  the  pedestals  ;  no 
spring  supports  are  used.  The  four  motors 
all  form  parts  of  a  complete  system  on  a 
rigid  wheel  base  of  15  feet.  The  motors  are 
of  the  alternating  type,  are  wound  for  860 
volts  at  225  revolutions,  which  will  be  the 
equivalent  of  35  miles  an  hour  when  in  mul- 
tiple. 


HAMBURG  IVORY  MARKET. 

Mr.  Otto  Gerdan  furnishes  us  the  follow- 
ing :  "  The  first  London  quarterly  ivory 
sales  of  this  year  commenced  on  the  23rd 
inst.  and  terminated  Thursday.  They  con- 
tained the  following  assortment :  33  tons 
from  Zanzibar  and  Bombay,  15  tons  from 
Egypt  and  Malta,  40  tons  from  the  west 
coast  of  Africa,  against  103  tons  same  time 
in  1893,  98  tons  in  1892,  118  tons  in  1891, 
and  94  tons  in  1890.  The  market  still  suf- 
fers under  the  depression  of  trade,  and  what- 
ever real  improvement  there  is,  is  restricted 
to  ball  ivory,  which  advanced  ,£3  to  £4. 
The  prices  of  the  other  descriptions  are  only 
very  slightly  changed,  some  a  little  higher 
and  others  a  little  lower.  The  lack  of  orders 
from  America  was  again  noticeable.  The 
next  auction  will  commence  on  the  24th  of 
April,  1894 

"  Annexed  is  a  list  of  prices  paid  :  Zanzi- 
bar and  Bombay— Sound,  good,  soft,  aver- 
age, 60-100  lbs.,  ^,62  to  ^65  ;  average  50-60 
lbs.,  ^59  to  ,£62  ;  average  40-50  lbs.,  ^56  to 
;£6o.  Egyptian  and  Malta — Average  60 
lbs  and  more,  £52  to  £$6  ;  average  50-60 
lbs.,  ^50  to  ^53  ;  average  40-50  lbs.,  £47  to 
^50.  West  Coast — Sound,  good,  hard, 
average  60  lbs.  and  more,  £36  to  ^40 ; 
average  50-60  lbs.,  £34  to  £37  ;  average  40- 
50  lbs.,  £2,1  to  ^35.  Prices  paid  for  ex- 
ceptional lots  are  not  quoted  by  this  re- 
port." 

POOR  ECONOMY. 

A  Topeka  merchant  received  a  postal 
card  the  other  day  on  half  of  which  was 
written,  according  to  an  exchange,  an  order 
for  a  bill  of  goods  for  his  store ;  on  the  lower 
half  was  an  order  for  more  goods  of  another 
kind  from  a  merchant  in  the  next  block  to 
whom  the  first  merchant  was  requested  to 
deliver  the  card.  The  Topeka  man  rang  for 
a  messenger  and  had  the  postal  delivered, 
and  charged  the  customer  a  quarter  on  the 
bill. 


HARDWARE 


A  NEW  CANAL. 

IN  building  the  new  canal  at  Sault  Ste. 
Mane,  Mich.,  a  coffer-dam  of  timber 
crib  work  filled  with  clay  was,  according 
to  Age  of  Steel,  constructed  the  length  of 
the  canal  to  keep  out  the  water  from  the  site 
where  the  work  was  in  progress.  The  clay 
in  this  dam  was  continually  wearing  out 
through  the  timber  and  it  was  necessary  to 
replace  it,  an  operation  performed  by  stock- 
ramming,  a  somewhat  unusual  process  in 
this  country,  although  a  favorite  one  with 
English  engineer?.  The  work  is  begun  by 
driving  in  an  inch  pipe  to  the  bottom  of  the 
clay  filling  in  the  coffer-dam.  An  iron  rod 
30  feet  long  slides  up  and  down  in  this  pipe 
and  over  it  is  an  ordinary  pile-driving  ap- 
paratus with  a  hammer  weighing  over  1,900 
pounds.  This  rammer  is  used  to  force  down 
the  tube  cylinders  of  clay  obtained  with 
shovels  of  which  the  blades  have  been  cut 
and  then  rolled  into  a  ring  a  little  less  than 
3  inches  in  diameter.  These  shovels  are 
pushed  into  a  mass  of  moistened  clay  and 
form  little  rolls  about  one  foot  long,  which 
are  placed  in  the  tube  by  hand.  About  a 
third  of  a  cubic  yard  is  forced  down  the 
tube  by  the  rammer  and  pile-driver.  The 
pipe  is  then  pulled  up  about  10  feet  and 
another  third  of  a  yard  driven  down,  after 
which  the  pipe  is  again  pulled  up  10  feet  and 
still  another  third  of  a  yard  driven,  making 
a  cubic  yard  of  clay  which  has  been  forced 
into  the  filling  of  the  dam  at  this  spot.  The 
whole  apparatus  is  then  moved  forward  5 
feet  and  the  process  repeated.  In  this  way 
the  ramming  is  continued  back  and  forth 
over  the  top  of  the  coffer-dam  during  the 
entire  working  season  and  keeps  the  interior 
fairly  water-tight. 


HARDWARE  IN  SOUTH  AFRICA. 

MR.  T.  J.  SIMEY,  Port  Elizabeth  and 
Cape  Town,  manufacturers'  agent, 
has  just  returned  from  South  Africa, 
with  the  intention  of  residing  in  the  metrop- 
olis and  with  the  object  of  being  in  better 
touch  with  the  manufacturers  of  Great  Brit- 
ain. The  Ironmonger  interviewer  heaiing 
that  Mr.  Simey  had  called  upon  the  editor 
of  this  joornal,  detected  a  subject,  and  at 
once  opened  fire. 

"  How  is  the  hardware  trade  in  South 
Africa  ?" 

"Well,  it's  looking  up  a  bit  now.  Like 
everything  else  it  has  been  depressed,  but 
prospects  are  good.  We  have  just  had 
splendid  rains  all  over  the  country,  wh  ch 
will  be  beneficial  to  all  as  it  is  a  land  of 
drought." 

"  What  is  your  opinion  of  the  progress  of 
German,  Belgian,  and  American  competi- 
tion ?" 

"  I  am  sorry  to  state  that  both  Germany 
and  the  United  States  are  making  very 
great  inroads  into  South  Africa." 

"  In  what  respect?" 

"  I  have  known  cases  where  German 
agents  have  bought  up  and  sent  to  their 
principals  samples  of  various  kinds  of  goods, 
particularly  in   hardware.     These   samples 


have  been  clo-ely  imitated  by  the  German 
manufacturers,  and  shipmen  s  made  to  the 
Cape  in  order  to  compete  with  the  British 
manufacturers.  I  may  state  th.it  the  Ger- 
mans are  very  careful  as  to  the  appearance 
of  their  goods,  and  to  the  packing  and  box- 
ing of  tools,  etc.,  but  in  mist  cases  the  Brit 
ish  goods  are  of  much  higher  quali  y.  I 
must  siy,  also,  that  the  Germ  ins  are  much 
reidier  to  adopt  suggestions  as  io  better 
patterns,  e'c,  than  are  our  home  manufact- 
urers." 

"What  do  the  Germans  and  Americans 
fend  out  chiefly  in  hardware?" 

"  In  cutlery  the  Germans  send  out  scis- 
sors and  cheap  knives  ;  and  the  Americans 
ratchet-braces.  These  latter  formerly  came 
exclusively  from  England,  but  the  Germans 
undersold  us  for  a  time,  afer  which  we  were 
able  to  fully  meet  them.  Then  the  Yankees 
competed,  and  people  in  South  Africa  now 
get  ratchet-braces  much  cheaper  from  the 
United  States  than  from  either  Germ  iny  or 
England." 

"  What  is  the  condition  of  the  saddlery 
trade  ?" 

"  At  one  time — three  years  ago — that  was 
one  of  our  best  lines,  but  horse-sickness  car- 
ried off,  directly  I  got  back  in  1892,  thou- 
sand of  animals,  and  that  cause  alone  has 
crippled  the  business.  Harness,  too,  is  now 
being  made  on  the  spot." 

"  Horse,  ox,  and  mule  shoes  ?" 

"  Well,  not  many  are  being  sent  out." 

"  Is  there  much  doing  in  mining  ma- 
chinery ?" 

"  Johannesburg  is  the  centre  for  that,  and 
the  principal  British  manufacturers  have 
agents  there." 

"  What  about  galvanized  iron  ?" 

"  It  has  been  a  very  large  business,  but  is 
one  almost  without  a  profit  now.  I  was 
speaking  to  a  Cape  merchant  this  morning, 
and  he  said  he  could  not  understand  hew  it 
was  possible  to  import  good  stuff  at  the 
price.  There  is  no  foreign  competition,  and 
any  amount  of  rubbish  is  sent  out  from  Eng- 
land." 

"  Have  you  any  advice  to  give  to  manu- 
facturers here  on  the  subject  of  packing  ? 
Have  our  people  become  alive  to  the  impor- 
tance of  sensible  packing  ?'' 

"There  has  been  an  improvement,  no 
doubt,  but  many  manufacturers  do  not  give 
the  attention  that  they  ought  to  it.  Since  I 
have  been  over  here  I  have  found  fault  with 
several  firms  in  that  respect.  For  small 
goods  the  American  style  of  packing  is  be- 
coming the  vogue,  but  for  other  articles  there 
is  much  room  for  improvement." 

"  What  sort  of  ironmongers'  shops  have 
you  out  there  ?" 

"  In  Cape  Town  we  have  some  very  nice 
ones,  and  I  was  much  struck  with  one  in  Gra- 
hamstown." 

"  You  are  a  manufacturers'  agent  solely, 
Mr.  Simey  ?" 

"  Yes.  I  do  not  do  any  retailing,  and  I 
do  not  keep  any  stock.     My  offices  in  Main 


street,  Port  Elizabeth,  are  among  the  finest 
buildings  of  the  kind  in  South  Africa,  and 
fetch  as  high  a  rent  as  some  of  the  premises 
close  to  the  Bank  of  England  in  the  city  of 
London.  The  showroom  is  100  feet  long 
and  31  feet  6  inches  broad,  and  the  one  in 
Cape  Town  is  also  about  100  feet  in  length. 
I  went  out  to  South  Africa  in  1850,  ami 
started  business  as  a  manufacturers'  agent 
eight  years  later.  My  business  there  is  now 
worked  by  two  gentlemen  of  wide  and  varied 
colonial  experience." — Ironmonger. 


THE  LONDON  COAL  RING. 

The  correspondent  who  has  kept  the  Pall 
Mall  Gazette  informed  of  the  progress  of 
the  battle  between  Colonel  North  and  the 
coal  ring  states  that  the  matter  has  now 
reached  an  interesting  stage.  For  the  last 
six  weeks  the  ring  has  persistently  declined 
to  buy  or  sell  coal  from  the  Navigation  Col- 
lieries, and  the  local  vendors,  acting  under 
instruction,  have  been  doing  all  in  their 
power  to  persuade  the  public  not  to  pur- 
chase "  North's  coal."  In  the  meantime, 
Colonel  North,  ignoring  the  ring,  has  com- 
pleted the  arrrangements  for  the  delivery 
of  his  coal  in  London,  and  purchasers  now 
have  their  supplies  drawn  to  their  own  doors. 
The  principal  difficulty  hitherto  has  been  to 
meet  the  demand  ;  but  fresh  shafts  have  been 
sunk,  and  within  a  short  period  now  the 
North  Comany  will  be  in  a  position  to  sup- 
ply another  five  or  six  hundred  tons  a  week. 
The  ring  has  reduced  the  price  of  best  coal, 
but  Navigation  supplies  are  6s.  a  ton 
cheaper.  It  now  remains  to  be  seen  whether, 
given  a  good  article  at  a  fair  price,  the  ring 
has  the  power  to  successfully  boycott  a  col- 
liery owner  who  declines  to  be  coerced. 
Colonel  North  is  not  a  man  who  surrenders 
easily,  and  his  opponents  may  yet  discover 
he  has  power  enough  to  win  the  fight,  not- 
withstanding the  heavy  odds  of  combatting 
a  perfectly  organized  corporation  that  has 
for  years  defeated  all  comers.  To  the  public 
the  quarrel  should  be  of  absorbing  interest, 
for  upon  the  issue  of  the  battle  depends 
whether  citizens  are  to  have  the  price  of  fuel 
permanently  reduced  several  shillings  per 
ton,  or  whether  they  are  to  continue  at  the 
mercy  of  the  ring,  and  be  compelled  to  pay 
in  the  future,  as  in  the  past,  just  what  price 
per  ton  may  suit  that  organization. 
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HARDWARE. 


THE  SHUT  DOWN   IN  GLASS. 

THE  question  of  shutting  down  the 
glass  works  throughout  the  country, 
says  Hardware  Reporter,  St.  Louis, 
has  not  yet  been  definitely  determined.  This 
applies  both  to  the  expediency  of  the  pro- 
posed action,  as  outlined  last  week,  and  also 
'to  the  fact  itself,  since  it  now  appears  that 
the  agreement  of  at  least  85  per  cent,  of  the 
manufacturers  is  necessary  before  the  shut 
down  movement  can  be  made  effective.  Why 
such  a  large  percentage  of  signatures  is  re- 
quired before  the  decisive  step  can  be  taken 
is  not  made  evident  save  by  the  desire  for  a 
practical  unanimity,  and  it  would  seem  as  if 
this  could  be  assured  without  further  delay, 
granting,  of  course,  that  shutting  down  has 
become  a  trade  necessity.  At  any  rate,  the 
movement  will  not  be  inaugurated  until  the 
20th  of  February,  instead  of  the  10th,  as  first 
reported. 

As  a  reason  for  taking  this  step,  the  manu- 
facturers state  that  the  proposed  reduction 
of  duty  on  imported  glass  will  so  demoralize 
the  trade  that  they  will  practically  be  driven 
out  of  business.  Therefore,  they  argue,  they 
might  as  well  go  out  of  their  own  accord. 
This  may  or  may  not  be  a  proper  presenta- 
tion of  their  case  but  it  is  nevertheless  a 
striking  illustration  of  the  fear  under  which 
manufacturers  are  laboring  in  all  industries 
affected  by  the  new  customs'  bill.  This 
country  can  accommodate  itself  to  almost 
any  condition  if  it  can  only  see  straight 
ahead,  but  in  the  present  case  the  manu- 
facturers are  looking  as  through  a  glass 
darkly  and  are  forced  to  contemplate  a 
policy  that  would  not  be  considered  under 
other  circumstances.  The  enforcement  of 
such  a  policy  is  to  be  regretted  at  any  time 
but  especially  when  the  labor  market  is 
overstocked,  as  it  certainly  is  just  now, 
and  when  more  work   is  absolutely  needed. 


ASBESTOS  MINING. 

Twenty-five  years  ago,  says  an  English 
paper,  asbestos  was  a  curiosity.  At  the 
present  day  it  is  the  basis  of  a  gigantic  in- 
dustry, the  principal  centres  of  which  are  in 
Canada  and  Italy.  Other  countries  pro- 
duce it  to  some  extent,  and  at  many  places 
attempts  have  been  made  to  turn  out  a  mar- 
ketable article.  But  for  various  reasons  the 
countries  indicated  hold  a  practical  mon- 
■>  opoly  of  the  trade.  Asbestos,  to  be  market- 
ably  valuable,  must  possess  at  least  four 
characteristics.  It  must  have,  first  and  most 
important  of  all,  infusibility,  but  also  elas- 
ticity, fineness,  and  strength.  At  one  time 
it  was  thought  the  Russian  production  might 
be  largely  used,  but  for  all  practical  pur- 
poses it  has  been  abandoned — at  any  rate, 
outside  Russia.  Then  the  African  variety 
is  wanting  in  the  first  essential  —  the 
fire-resisting  quality.  There  is  also 
Australian  asbestos,  but  that  is  so 
brittle  that  it  can  neither  be  woven 
nor  spun.     The  Italian  is,  in  the  opinion  of 
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some  experts,  the  best  of  any.  It  has  a 
long  fiber,  is  soapy,  and  is  of  a  grayish- 
brown  color.  The  Canadian,  on  the  other 
hand,  is  white,  has  a  short  fiber,  and  is  not 
saponaceous.  A  quarter  of  a  century  back 
it  was  only  to  be  seen  among  geological 
specimens,  and  was  used  for  no  purpose 
whatever.  It  is  now  worked  up  into  not 
less  than  100  different  manufactures.  The 
machinery  used  for  preparing  the  raw  ma- 
terial is  complicated  and  expensive.  The 
first  thing  is  to  crush  the  rock  without  break- 
ing the  fiber.  It  is  then  cleaned  and  carded, 
and  otherwise  treated  somewhat  in  the  same 
way  as  other  textile  materials.  In  almost 
every  workshop  where  steam  is  used  asbes- 
tos is  employed  with  advantage. 


direct  importance  until  we  approach  a  prac- 
tical limit,  which  seems  to  be  yet  far  re- 
moved. With  direct  currents,  however,  we 
have  the  two  additional  factors  of  danger 
to  life  on  account  of  the  necessary  disposi- 
tion of  the  generating  and  receiving  appar- 
atus and  difficulty  with  commutators,  to 
which  may  be  added  a  third  factor  due  to 
electrical  difficulties  with  high  voltages  at 
the  receiving  apparatus,  which  do  not  exist 
where  alternating  currents  are  employed 
with  transformers  as  intermediaries.  This 
is  but  another  illustration  of  the  variance  in 
ideas  derived  from  experience  with  direct 
currents  and  those  connected  with  alternat- 
ing currents. 


HIGH  VOLTAGE  CURRENTS. 

Up  to  recently,  says  the  Electrical  World, 
our  ideas  in  regard  to  the  consequences  of 
higher  voltages  were  based  upon  experience 
with  direct  currents,  in  which  the  consider- 
ations were  danger  to  life  and  difficulty  with 
commutators,  rather  than  with  simple  insu- 
lation. Owing,  however,  to  the  use  of  trans- 
formers with  alternating  currents,  which  en- 
able us  to  almost  entirely  obviate  danger  to 
life  from  high  voltages,  the  voltage  of  16,000 
used  at  the  Frankfort- Lauffen  transmission 
was  less  dangerous  in  this  respect  than  any 
arc-light  currents  under  the  ordinary  con- 
ditions of  use.  On  account  of  the  absence 
of  commutators,  the  voltage  of  16,000  was 
also  produced  by  the  dynamo  with  less  prac- 
tical difficulties  than  one-half  as  great  a 
voltage  would  be  in  a  direct  current  ma- 
chine. The  only  factor,  therefore,  to  be  or- 
dinarily considered  in  relation  to  the  voltage 
of  simple  or  multiphased  alternating  cur- 
rents is  the  insulation  of  the  line  and  appar- 
atus, and  this   factor  does  not  become  of 


DRIPPING  STOVE  PIPES. 

A  correspondent  of  the  American  Artisan 
gives  the  following  as  a  prevention  of  drip 
ping  stove  pipes  :  "  Cut  a  hole  two  inches 
square  through  the  pipe  at  the  second  joint 
above  the  stove.  Put  over  it  a  slide  door. 
You  can  put  in  two  holes  and  a  slide  door  on 
both.  Dripping  from  stove  pipes  is  due  to 
the  stove  being  dampered  close  so  as  to  hold 
the  fire,  thus  keeping  the  smoke  in  the  pipe 
an  unusual  length  of  time  and  consequently 
liquefying  it.  When  the  smoke  passes 
through  the  pipe  quickly  there  is  never  any 
dripping.  The  holes  or  hole  cut  in  the  pipe 
are  to  be  opened  when  the  stove  is  closed. 
The  pipe  will  then  draw  warm  air  from  the 
room  and  there  will  be  no  dripping." 


Seventy  car  loads  of  pressed  hay  were 
shipped  from  the  neighborhood  of  Milverton 
during  the  month  of  January.  It  was  packed 
in  bales  of  125  pounds  for  the  English 
market.  Over  $7,000  has  been  distributed 
amongst  the  farmers  in  this  neighborhood 
so  far   his  season  for  this  commodity. 
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[Importers,  wholesale  merchants  and  manufacturers 
should  send  any  items  intended  for  this  department  so 
that  they  may  reach  the  head  office  not  later  than  Wed- 
nesday morning.  The  editor  will  always  welcome  such 
information.] 


A  general  store  is  to  be  opened  at  Rock- 
ingham, N.S.,  by  J.  Davison  &  Sons. 

The  Mitchell  Board  of  Trade  has  elected 
these  officers  :  President,  T.  S.  Ford  ;  vice- 
president,  W.  Thompson  ;  sec.-treas.,  Isaac 
Hord. 

].  H.  Trestain,  Glencoe,  has  bought 
the  general  store  in  the  village  of  Calchan 
from  Mr.  Calderwood  and  will  take  posses- 
sion in  a  few  days. 

"  All  things  come  to  those  who  wait," 
But,  alas,  ofttimes  they  come  too  late ; 
To  men  of  brains  or  men  of  muscle, 
All  things  come  to  those  who  hustle. 
— Herald  of  Commerce. 

G.  V.  Hastings,  of  the  Lake  of  the  Woods 
Milling  Co.,  returned  recently  from  a  trip  to 
the  mill  at  the  Portage.  He  reports  the 
sale  of  flour  as  being  brisk.  Little  wheat  is 
moving,  but  there  is  plenty  of  grain  on  hand. 
— Free  Press,  Winnipeg. 

Mr.  John  Cameron,  agent  for  the  J.  B. 
McLean  Publishing  Co.,  who  has  been 
spending  since  Christmas  with  his  family 
here,  starts  out  again  this  week.  During  his 
year's  canvas  Mr.  Cameron  visits  every  pro- 
vince in  the  Dominion.  He  reports  that 
during  '93  he  met  with  a  gratifying  amount 
of  success  with  Hardware.  —  Durham 
Chronicle 

Letters  patent  of  incorporation  have  been 
issued  to  the  Oxford  Milling  Company  (Ltd.), 
Oxford,  incorporated  by  Henry  Sutton 
Moore,  Norwich  ;  Philip  Kelly,  township  of 
Burford,  Brant;  Martin  Emigh,  John  Shea- 
han,  and  Thomas  S.  Dunkin,  township  of 
North  Norwich,  Oxford,  to  carry  on  a  gen- 
eral flour  milling  business. 

A  summary  of  the  fire  insurance  business 
in  Canada  is  given  in  the  last  issue  of  the 
Insurance  and  Finance  Chronicle.  Last 
year  the  premiums  amounted  to  $6,740,958, 
and  the  losses  were  $4,970,266,  or  73.73  per 
Dent,  of  the  total  premiums.  The  premiums 
for  the  past  seven  years  were  $40,741,853, 
and  the  losses  $25,924,552,  or  63  63  per  cent, 
of  the  premiums. 

The  following  are  the  newly  elected  offi- 
cers of  the  Fredericton,  N.B.,  Board  of 
Trade :  President,  James  S.  Neill  ;  vice- 
president,  Wm.  Lemont  ;  secretary,  J.  W. 
McCready  ;  treasurer,  George  W.  Hodge  ; 
Members  of  Council,  A.  G.  Edgecombe,  M. 
Tennant,  A.  H.  F.  Randolph,  C.  Fred 
Chestnut,  Fred.  B.  Edgecombe,  George  W. 


Hodge,  Geo.  Hatt,  John  J.  Weddall,  John  T. 
Clarke,  H.  H.  Pitts,  A.  Littimer,  John  M 
Wiley. 

At  the  annual  meeting  of  the  Montreal 
Rolling  Mills  Company,  held  Tuesday,  these 
officers  were  elected  for  the  ensuing  year  : 
Mr.  Andrew  Allan,  president  ;  Mr.  Hugh 
McLennan,  vice-president  ;  and  Hon.  G.  A. 
Drummond,  Messrs.  E.  S.  Clouston,  Henry 
Archbald,  Hugh  Montagu  Allan,  and  Wm. 
McMaster,  directors.  Mr.  A.  F.  Macpher- 
son  was  again  elected  secretary. 

The  annual  meeting  of  the  Canadian 
Rubber  Company  was  held  Thursday  at  the 
offices  of  the  company.  The  reports  pre- 
sented were  considered  satisfactory.  The 
old  Board  of  Directors  were  re-elected  as 
follows :  Messrs.  Andrew  Allan,  Hugh  Mc- 
Lennan, W.  J.  Withall,  Francis  Scholes,  H. 
Prevost,  A.  A.  Allan,  W.  H.  Benyon,  J.  B. 
Learmont,  and  H.  M.  Allan.  At  a  sub- 
sequent meeting  of  the  Board  of  Directors, 
Mr.  Andrew  Allan  was  elected  president, 
and  Mr.  Hugh  McLennan,  vice-president. 


THE  SAME  HERE,  BROTHER 

ART  in  Advertising  says  :  In  connec- 
tion with  the  advance  in  the  sub- 
scription price  we  have  also  another 
reform  in  view,  and  that  is  to  put  our  adver- 
tisers in  their  proper  places.  Goodness 
knows  it  was  hard  enough  to  get  them,  and 
now  that  we've  got  them  we  don't  know  what 
to  do  with  them.  Each  one,  individually 
and  successively,  owns  the  whole  paper  dur- 
ing the  life  of  his  contract.  It  sometimes 
happens  that  we  misplace  an  ad.  In  the  cus- 
tomer's eyes  this  is  but  little  short  of  deliber- 
ate murder.  He  storms,  raves,  does  every- 
thing but  shoot  to  kill,  and  in  the  end  kindly 
permits  us  to  live  a  little  longer. 

The  process  of  getting  an  order  is  unique 
in  itself.  At  the  beginning  of  the  first  call 
he  says  :  "  Oh,  I  couldn't  think  of  using 
your  paper  at  any  price  !" 

Of  course  not.  Some  of  them  would  have 
us  believe  that  they  are  not  using  it  yet. 

Finally  he  asks  the  price  of  a  preferred 
position,  and  shrieks  on  hearing  the  quota- 
tion. "  I  thought  I'd  like  to  do  something 
with  you  this  month,"  he  says,  "  but  that's 
robbery. " 

The  third  attempt  is  taken  up  in  a  vain 
effort  to  break  rates. 

The  fourth  attempt  results  in  an  offer  for 
the  preferred  position  at  the  run-of-the-paper 
price. 

"  You'll  get  that  or  nothing,"  says  our 
customer,  closing  his  desk  with  a  bang. 

"  Oh,  yes  !  we'll  get  something,"  say  we, 
trying  to  be  funny  at  a  funeral — "  we  get 
left." 

By-and-bye  the  contract  come  in,  and  the 
gracious  donor  looks  in  every  once  in  a 
while  to  see  if  we  are  properly  appreciating 
his  bounty.  "You  must  be  making  lots  of 
money  now,"  he  says,  glancing  fondly  at  his 
own  ad.  Then  turning  to  the  next  page,  he 
continues :  "  There  !  I  knew  that  fellow  would 


come  in  when  he  saw  mine.  Gracious,  how 
many  ads.  you've  caught  since  you  hooked 
me  !  Say,  how  much  commission  do  I  get  ? 
Oh,  you  sly  dogs  ! "  and  giving  a  gratified 
chuckle  he  cribs  an  extra  copy  and  str.des 
down  the  hall. 

We  made  some  very  stupid  bargains  to 
begin  with.  For  instance,  yearly  advertisers 
get  a  discount  of  10  per  cent.  But  they 
don't  get  it  after  January  1st.  No  more 
putting  a  premium  on  poverty  for  us.  We 
ought,  we  suppose,  to  make  it  an  object  for 
a  man  to  spend  $500  a  year  instead  of  $50 
but  we  won't.  As  a  matter  of  fact,  the  $500 
man  ought  to  be  charged  an  extra  10  per 
cent.,  on  the  ground  that  he  can  afford  it. 
That  may  not  be  good  business,  but  good  or 
bad  it  goes  into  this  paper  after  January  1st. 


BIG    FIGURES   THESE. 

France  is  worth,  all  property  considered, 
,£8,000,000,000. 

The  property  of  Germany  is  assessed  at 
,£6,500,000,000. 

All  the  property  of  Italy  is  assessed  at 
£  3 ,  000,000,000. 

The  public  buildings  of  England  are 
valued  at  ,£240,000,000. 

Germany  has  ^23 1,000,000  invested  in  the 
banking  business. 

French  capital  invested  in  trade  is  esti- 
mated at  ,£3 1 1 ,000,000. 

The  British  mercantile  navy  has  cost  in 
building  ,£133,670,000. 

The  rented  houses  of  Great  Britain  bring 
in  their  owners  ,£133,300,000  in  value. 

The  house  property  of  Philadelphia  annu- 
ally increases  ,£30,000,000  in  value. 

The  bank  capital  of  France  is  ,£268,000,- 
000. 

The  bank  capital  of  Great  Britain  is  $910,- 
000,000. 

The  annual  value  of  the  clothing  made  in 
the  United  States  and  Europe  is  estimated 
at  $2,205,000,000. 

Mulhall  estimates  that  the  total  manu- 
factures of  the  world  annually  equal  in  value 
the  enormous  sum  of  $22,370,000,000. 

The  total  value  of  London  houses  is 
,£673,000,000;  of  Paris  houses,  ,£286,000,- 
000;  of  the  houses  of  New  York,  $1,355,- 
000,000,  or  ;£  27 1,000,000. 

Mulhall  estimates  that  the  land  in  the 
United  States  is  worth  $12,500,000,000  ;  the 
cattle.  $5,500,000,000;  the  houses,  $14,200,- 
000,000;  the  furniture,  etc.,  $7,200,000,000; 
the  railroads,  $10,000,000,000;  the  shipping, 
$300,000,000;  the  total  wealth  per  inhabi- 
tant, $1,050. 


The  Ontario  Tack  Co. 

MANUFACTURERS  OF 

WIRE  NAILS 

TACKS,  SHOE  NAILS,  ETC. 


Hamilton. 


Ontario. 

SP 
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TORONTO  CUTLERY  CO., 

66  and  67  Yonge  Street,  Toronto 

M.   MAYER,   Propr. 


NON-ILL 
IMPERIAL 
T.  C.  Co.'s 
WILLIAMS 


Pocket  Knives 

Razors 

Nickel  Steel 
Shears 
Dble  Shear  Steel 
Butcher  Knives 


> 

33 
30 
> 

Z 
H 
m 
D 


We  fully  guarantee  all  goods  named  above. 


BERTRAM  &  CO. 


TORONTO 


Hardware  and  Iron 
Merchants 


MANUFACTURIKS    Or 


Toronto  Files 
^■d  Dundas  Axes 


Quality  and  finish  of 
our  Files  and  Axes 
unsurpassed.    .    .    . 

Special  Attention  to  Letter  Orders. 


Wall  Dusters 

Our  Wall  Duster  is  a  common-sense  article 
which  only  has  to  be  shown  to  be  sold. 
Send  for  Price  List. 

FRANK  HOLT,  s.  coibome  street,  Toronto 


DEDEKICK'S  PATENT  STEEL  SHELL, 

HAY  PRESSES. 
Made  of  Steel— lighter,  stronger,  cheaper, more 
power,  everlasting,  and  competition  distanced. 


Also  all  styles  of  Bale  Ties  made  from  the 

Best  Steel  Wire. 

Manufactured  by  BOYD  &  CO.,  Huntingdon,  Q. 


BERGER  BROS. 


Tinners'  Hardware 
and  Roofers'  Supplies. 


The  best  Eave  Trough  Hangers  and  Pipe  Fasteners 
on  earth.  Berger's  Long  Eave  Gutter,  Pipe  Hooks  and 
Fasteners  of  every  description.  Also  Ridging,  Crest- 
ings,  Finals,  Registers  and  Ventilators.  Don't  buy  un- 
til you  have  our  price.    Samples  and  catalogue  free. 

237  ARCH  ST.,   PHILADELPHIA,    PA. 


£)larkson 

&*  (])ross 


ACCOUNTANTS    .     .     . 

Established  1864. 

26  Wellington  St.  East,  TORONTO 


Gas,  Electric, 
Combination 


A  select  stock  of 

Gas  and 
Electric 

CLOBES 


always 
on  hand 


JAS,  BARWELL,  ffi"?r  Toronto 

Drawings  and  prices  on  application. 
The  trade  supplied. 


L 


J 


&co. 


26.   28,   30   Front  St.   West,  TORONTO 

Th^xt^t   tcmu    T4mToiT.     SAMUEL,  SONS  &  BENJAMIN 
Xl/iNlCjrl^lv^rl     nUUsbC/.      164   Fenchurch   St,  London,  E.  C. 


Milk  Can  Trimmings  and  Cans 
Creamery  Can  Fixtures  and  Cans 
Dairy  Pail  Bottoms .  .  . 

Sap  Buckets  and  Spiles 
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HARDWARE. 


MONTREAL   MARKETS. 

Montreal,  Feb  9,  1894. 
HARDWARE. 
Bus;ness  does  not  show  much  improve- 
ment, but  trade  has  been  fair  on  the  whole, 
mostly  in  lines  of  shelf  hardware,  some  ac- 
tivity in  which  was  noted  last  week,  mainly 
in  lines  of  tacks,  screws,  bolts,  etc.,  for  im- 
mediate wants.  For  forward  delivery  some- 
thing has  been  done,  but  business  in  this 
connection  is  not  quite  as  satisfactory  as 
some  traders  wish.  There  is  a  feeling  of 
uncertainty  in  regard  to  tariff  changes,  and 
the  fact  is  making  buyers  act  cautiously. 
Nails  do  not  show  much  life,  nor  do  horse- 
shoes, chain,  etc.  Other  lines  are  generally 
dull.  Payments  have  ruled  fair  on  the 
whole. 

Wire — Small  quantities  of  both  smooth 
and  barbed  wire  have  been  moving  to  East- 
ern Ontario  points,  but,  as  a  whole,  business 
continues  dull. 

Rope — There  is  no  change  in  rope,  de- 
mand ruling  quiet  and  prices-  unchanged. 
We  quote  :  Sisal,  8}4  to  8#c  for  7-16  and 
upwards,  and  1  $c.  lor  deep  sea  line  ;  pure 
manilla,  ioj4  to  io^c.  for  7-16  and  up- 
wards, and  ii^c.  for  smaller  sizes. 

Cutlery — A  fair  business  of  a  small  job- 
bing character  has  been  noted  during  the 
week  in  this  line. 

Nails — Neither  cut  nor  wire  nails  have 
furnished  any  important  business  during  the 
week,  only  a  moderate  movement  in  a  small 
jobbing  way  being  to  note.  Jobbers  do  not 
appear  to  be  getting  many  orders  for  future 
delivery,  while  makers  complain  that  the 
former  are  inclined  to  hold  off. 

Bolts,  Nuts,  etc. — The  demand  for 
these,  that  we  referred  to  last  week,  has  been 
continued,  and  quite  a  lot  of  carriage  bolts 
and  nuts  have  gone  forward. 

Tacks — The  business  noted  last  week  in 
tacks,  etc.,  has  been  continued,  quite  a  few 
assortments  of  carpet  tacks  being  moved  in 
a  small  way. 


Chain — Continues  dull  and  unchanged. 

Horseshoes  —  Both  horseshoes  and 
horsenails  remain  dull,  with  no  new  feature 
to  mention. 

Ware — No  feature  to  mention. 
Sporting  Goods — Business  rules  quiet 
in  guns  and  ammunition. 

Tools — Nothing  new  to  report,  but  the 
demand  that  we  noted  last  week  for  files  has 
been  continued,  leading  to  a  fair  volume  of 
business. 

Plumbing  Supplies— Business  remains 
dull  with  nothing  of  importance  to  report. 

Iron  Pipe — Very  little  business  to  note 
except  a  few  small  lots  on  city  account. 

Building  Supplies — Flat  and  unim- 
proved, with  no  business  to  report. 

Naval  Stores — Trade  still  remains  very 
quiet,  and  nothing  of  consequence  is  ex- 
pected until  the  beginning  of  March.  We 
quote  :  Turpentine,  49  to  50c. ;  resins,  $2.50 
to  $5,  as  to  brand  ;  coal  tar,  $3.50  to  $4  ; 
cotton  waste,  6j£c.  for  colored,  and  7  to  10c. 
for  white  ;  oakum,  1%  to  7}4c. ;  and  cotton 
oakum,  10  to  I2^c. 

METALS. 

There  is  positively  no  change  in  heavy 
iron  and  metals,  present  business  being  nil, 
while  the  negotations  in  regard  to  spring  im- 
portations have  not  led  to  anything  except 
the  booking  of  a  few  moderate  sized  orders. 
Advices  from  Great  Britain  with  regard  to 
tin  plate,  etc.,  are  that  makers'  stocks  are 
not  heavy  owing  to  the  coal  miners'  strikes, 
etc. 

Pig  Iron — There  has  been  very  little  do- 
ing in  pig  iron,  and  prices  are  unchanged. 
We  quote  ex-store  :  Summerlee,  $19  50  ; 
Eglinton,  $18.25  ;  Carnbroe,  $18,  and  Nova 
Scotia,  $17  to  $17.50. 

Scrap  Iron — Business  in  further  lots  of 
machinery  scrap  has  transpired  on  the  basis 
of  $15.50  to  $15.75,  and  some  import  trans- 
actions in  wrought  iron  scrap  have  occurred. 

Bar  Iron — This  line  is  selling  on  the 
basis  of  the  late  reduction,  but  only  in  small 
quantities  ;  the  unceitainty  about  the  tariff 
and  the  observance  of  the  agreement  be- 
tween makers  causes  buyers  to  be  cautious. 


Sheet  Iron — Sheet  iron  is  quiet  and  un- 
changed at  $2.30  to  $2  60. 

Hoops  and  Bands — Business  quiet  and 
prices  unchanged  at  $2.30  to  $2.35. 

Steel — No  change  to  note.  We  quote  : 
Best  cast  steel,  io>£  to  12c;  sleigh  shoe, 
$2.40  ;  spring,  $2.50  ;  tire,  $2.50  to  $2.75,  and 
round  machinery  steel,  $3. 

Galvanized  Sheets— No  business  of 
importance  in  this  line  is  anticipated  until 
the  middle  or  end  of  March.  In  the  mean- 
time only  a  few  small  lots  are  moving.  We 
quote :  4%  to  5c.  for  ordinary  brands  ; 
Morewood,  6  to  6Xc;  tinned  sheets,  coke, 
No.  24,  6  to  6Xc;  No.  26,  6)4  to  6Xc. 

Tin  Plates — The  easy  feeling  in  tin 
plates  that  we  have  noted  for  some  time 
back  is  maintained,  for  business  has  been 
put  through  from  stocks  in  store  at  $3  to 
$3.15  for  cokes.  In  an  import  way  we  have 
nothing  special  to  mention  this  week.  Char- 
coal rules  at  $3. 50  to  $4. 

Canada  Plates— Easiness  is  still  the 
ruling  feature  of  this  line  also,  and  we  note 
business  ex  store  during  the  week  at  $2.40, 
and  quote  $2.40  to  $2.50. 

Terne  Plates— No  business  doing  in 
ternes,  and  prices  continue  nominal  at  $7  to 
$7.25. 

Copper — Some  moderate  parcels  have 
been  moved  at  quotations  during  the  week, 
but  the  market  on  the  whole  rules  quiet. 
We  quote  11  to  12c. 

Tin — Continues  dull,  easy  and  unchanged 
at  19  to  20c.  for  ingots  and  25c.  for  bar  tin. 

Spelter — Nothing  doing,  and  prices  are 
the  same  at  $4.60  to  $4.75. 

Antimony— Remains  featureless  at  io}4 
to  12c. 

Lead — No  business  doing,  and  prices  are 
the  same,  pig  lead  $2.75  to  $2.90,  sheet  lead 
$4  to  $4.25. 

Zinc  Sheets— Are  quiet  at  $5  to  $5.25. 

Cement — Nothing  of  any  importance  has 
transpired  on  this  market,  but  enquiries  on 
spring  account  makes  it  look  as  though  a 
good  spring  trade  can  be  depended  upon. 
English  brands  are  offering  at  $2.05  to  $2.20, 
and  Belgian  $1.95  to  $2.05  ex  store.     Fire 


Milk  Can  Trimmings  and  Cans 
Delivery  Can  Trimmings  and  Cans 
Creamery  Can  Trimmings  and  Cans 

We  have  an  entirely  new  idea  in  Creamery  Can  Gauges,  easy  to  solder, 
perfectly  tight,  unbreakable. 

All  sizes  and  gauges  of  Tinned  Sheets  for  Cans  and  Vats.     We  have  a 
full  stock  and  can  make  prompt  shipment. 

SAP  BUCKETSand  SPILES.     We  can  supply  both  the  ordinary  flow- 
ing and  deep  straight  bucket — Montreal  pattern. 


BROAD  hoop 
PATTERN. 


THE  McCLARY  MFG.  CO.,  London,  Toronto,  Montreal.  Winnipeg,  Vancouver. 
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The  Best  is  the  Cheapest. 


STANDARD  BELT 


GUARANTEED. 


J.  L  GOODHUE  &  CO.,  °tl. 

A  full  stock  of  our  goods  kept  on  hand 
by  our  Western  representative, 

H.  D.  SIMMONS  &  CO. 


Telephone  2164. 


85  York  St.,  Toronto 


A  Traveller 


Representing  our  firm  can 
be  found  at  any  time  in 
any  part  of  the  Dominion 
ready  to  sell 


A 


To  every  merchant — and 
to  all  others — to  whom  he 
can  prove  that  such 
article  is 


an 


A  Necessity. 


If  you  haven't  had  a 
visit  from  him,  send  us 
your  address. 


J.&  J.  Taylor 


Toronto. 


CUTLERY. 


Jos.  Rodgers  &  Cos,    E.   M.   Dickinson's  and 
other  Sheffield  Makes.    German  Pocket  Knives 
and  Razors,  "  Hercules"  Scissors.       ■      p     ■  rr\\  ir         Ofl 
Import  orders  solicited.     See  our      Mi    0.    LlOLIL  Oc   UU. 
samples  and  prices.  MONTREAL  and  TORONTO. 


Pure  Southern 


TURPENTINE 


Our  Specialty 


Remember,  we  are  headquarters  for  the   pure  article,  and   intending  purchasers  will  do 

well  to  get  our  price  before  placing  their  orders. 
Every  barrel  of  Turpentine  we   ship  is   accompanied    by  our   printed  guarantee  that  it 

is  ABSOLUTELY  PURE- 

We    Are    Not   Members   of   any  Combine. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W„  TORONTO 


THE 


INVINCIBLE. 


EVERY  SAW 
WARRANTED. 


Guaranteed  four  Guages  Thinner  on  Back  than  Front  and  Made  from 
the  Highest  Quality  of  Double  Refined  Silver  Steel. 


Manufactured  only  by 


The  James  Robertson  Co.  — "- 

Toronto. 


SAMPLE  ORDER  SOLICITED. 


THE  WHITMAN  &  BARNES  MFG.  CO. 

Canadian  Branch:    St.  Catharines,  Ont. 

&.^  no.  I 

w       ■  Nail  Hammer 


It  cannot  be  excelled  in  quality  or  finish  by 
any  Hammer  mauufactured. 

Our  "Garden  City"  Nail  Hammer 


GET   OUR    PRICES  and 
TRY    OUR    GOODS 


Is  the  best  and  cheapest 
"Solid  Cast  Steel"  Ham- 
mer on  the  market.  .  .  . 


We  aim  to  keep  in  stock  a  full  line  of  Hammers,  Sledges, 
etc.,  and  will  make  prompt  shipments 
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MARKETS.  —  Continued 

bricks  hold  firm  under  small  supplies  at  $18 
to  $22  per  thousand.  There  is  a  fair  de- 
mand. 

PAINTS  AND  OILS. 

No  particular  change  is  recorded  in  any 
line,  but  orders  for  leads,  paints,  oils,  and 
varnishes  have  been  coming  in  more  freely 
for  spring  delivery,  which  will  lead  to  a  move- 
ment as  soon  as  cheaper  freights  are  in  vogue. 
We  quote  as  follows  :  Choice  brands  of  white 
lead,  government  standard, $5  to  $5.25;  No.  1, 
$4.75  ;  No.  2,  $4.50;  No.  3,  $4.25  ;  No. 
4,  $4;  dry  white  lead,  5c;  red  lead,  pure, 
6,Y*c.;  No.  1,  i,x/ic.\  zinc  white,  pure,  $7. 25; 
No.  1,  $6.25;  No.  2,  $5.25;  linseed  oil,  round 
lots  raw,  59c,  boiled,  62c. 
GLASS. 

There  has  been  a  moderately  fair  busi- 
ness in  glass  on  city  account  during  the 
week,  while  quite  a  few  orders  are  coming 
in  for  spring  delivery.  Prices  are  unchanged, 
at  $1.25  for  first  break  ;  $1.30  second  break, 
per  50  feet  ;  $3  25  for  first  break  per  100 
feet  ;  putty  in  bulk,  $1.85. 

PETROLEUM. 

There  is  a  fair  amount  of  new  business 
in  refined  oil  both  American  and  Canadian. 
Car  lots  of  the  former  changes  hands  at 
1 6c.  for  P.  W.  and  17c.  for  W.  W.  less  2  per 
cent.  Canadian  car  lots  is  quoted  at  uXc- 
We  quote  as  follows  :  Canadian  crude  at 
$1.05  per  barrel  f.o.b.  at  Petrolia  ;  Can- 
adian refined  at  u^c.  In  shed  at  Montreal, 
for  round  lots,  and  12c.  for  small  quantities. 
American  petroleum,  16c.  in  car  lots,  17c.  in 
iobarrel  lots,  17XC  in  five-barrel  lots,  and 
I7^c.  for  single  barrels,  net  ca?h  ;  American 
benzine,  23  to  25c  ;  Canadian  benzine,  io^c. 
Petrolia;  12 V2c.  Montreal. 
HIDES. 

The  hide  market  has  been  quiet,  and  even 
at  present  low  p  ices  tanners  do  not  seem  to 
be  anx'ous  buyers.  Dealers  are  still  paying 
%c.  less,  v  z.,  1V2Z  ,  2j£c,  and  itfc,  accord- 
ing to  grade,  and  tanners  %z.  advance  on 
this. 

WOOL. 

The  wool  maiket  continues  inactive,  and 
there  is  little  or  no  change  to  note  We 
quote:  Greasy  Cape,  14  to  i6c.;B.  A.  scoured, 
30  to  35c. ;  Canadian  fleece,  18  to  20c. ;  North- 
west, 11  to  14c;  and  British  Columbu,  11  to 
I2^c,  as  to  grade.  In  pulled  wools,  20  to 
2i}4c.  is  quoted  for  supers,  and  extra  23 
to  26c. 

TALLOW. 

Tallow  is  easy,  and  we  quote  best  grade, 
5^  to  6%c.  ;  common,  5c,  and  rough 
grades,  1  to  3c. 


MONTREAL    TRADE    NOTES. 

H.  McLaren  &  Co.  have  been  receiving  a 
lot  of  orders  recently  for  Magnolia  metal, 
the  Street  Railway  Co.  and  the  Royal  Elec- 
tric being  large  customers. 

Jobbers  are  working  along  in  very  small 
stocks  of  bar  iron  just  at  present — smaller 
than  they  usually  carry,  in  fact.  The  un- 
certainty about  the  tariff  and  the  intentions 
of  the  different  makers  induces  caution. 

Purchases  of  crude  petroleum  by  dealers 
here  have  been  made  at  Petrolia  at  10c.  per 
gallon  higher,  viz.,  $1.11  per  bbl.  f.o.b.  at 
that  point.  This  fact  has  imparted  a  firmer 
line  to  refined  oil  here. 

The  Department  of  Customs  has  rendered 
its  decision,  completely  exonerating  the  firm 
of   Messrs.    Pilkington   Bros.,  of  this  city, 


from  the  charge  of  entering  their  glass  with 
intent  to  defraud  the  Customs.  The  deposit 
($13,296;  is  ordered  >  to  be  refunded,  less  a 
sum  of  $444  retained  for  duty  on  packages 
containing  rolled  plate,  cathedral  and  orna- 
mental glass.  This  disposes  of  an  important 
case  that  has  occupied  the  attention  of  the 
department  for  over  twelve  months. 

Quite  a  number  of  orders  for  cement  have 
been  received  from  western  Ontario  during 
the  week,  the  goods  to  be  shipped  after  rail- 
way freights  decline. 

A.  C.  Leslie  &  Co.  have  note  inquiring  in 
regard  to  cutlery,  and  have  received  several 
import  orders  for  the  lines  of  these  goods 
that  they  handle  during  the  past  week. 


TORONTO  MARKETS. 

Toronto,  Feb.  9,  1894. 

HARDWARE. 

THERE  is  not  much  that  is  interesting 
to  note.  A  number  of  orders  have 
been  received  from  travelers,  but  the 
quantities  are  small.  Stocks  in  the  country 
are  small,  but  dealers  are  awaiting  the  re- 
sult of  the  tariff  reform  measure  that  the 
Dominion  Government  is  expected  to  intro- 
duce at  the  next  session  of  Parliament,  and 
in  the  meantime  are  buying  little  beyond 
what  is  required  to  satisfy  immediate  wants. 
Business,  on  the  whole  equal  to  that  of  last 
week  in  volume,  but  payments  still  continue 
to  show  slight  improvement.-  Milk  can 
tnmm.ngs  are  going  forward,  and  a  nice 
business  is  doing  n  iron  pipe.  Rope  and 
tinware  are  both  showing  increased  activity, 
while  plumbers'  and  builders'  supplies  seem 
about  as  ever. 

Wire — Shipments  from  stock  are  light, 
but  a  number  of  forward  orders  have  been 
booked.  Orders  for  barbed  wire  are  being 
entered  freely,  a  good  many  of  which  are  for 
present  shipment,  balance  in  April. 

Rope — There  is  considerable  more  life  in 
this  line.  A  few  good  orders  have  been 
taken  for  present  shipment  and  a  number 
for  future  delivery.  Prices  unchanged.  We 
quote  :  Sisal,  7-16  in.  and  larger,  8c;  X> 
5-16,  Yi  in.,  8>£c.  Manilla,  7-16  in.  and 
larger,  10  to  ic^c;  X.  510)  H  >n.,  10%  to 
II#X. 

CUTLERY — Much  as  before.  Orders  are 
coming  in  fairly  well.  No  new  shipments 
have  been  received,  but  orders  have  been 
placed  with  manufacturers. 

Nails — In  cut  nails  there  is  not  much 
doing  outside  of  forward  orders.  Wire  nails 
are  quiet,  and  horse  nails  are  more  lively, 
both  "  C"  and  "  T.B."  going  out  freely. 

Green  Wire  Cloth — Stocks  have  been 
received  by  jobbers  covering  their  spring 
supplies.  Future  shipments  have  already 
been  made,  but  the  bulk  of  the  orders  will 
not,  however,  come  forward  till  the  begin- 
ning of  April.  Prices  are  unchanged  at  $1.85 
to  $1.90  per  100  square  feet. 

Tacks — Are  featureless  and  business  is 
still  at  a  standstill. 

Chain — A  few  orders  are  being  received 
for  the  heavier  szes  of  coil  chain,  but  busi- 
ness generally  is  quiet. 

Horseshoes — Are  still  going  out  moder- 
ately well,  but  orders  are  not  large.     Prices 
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ABSOLUTELY  FIRE  PROOF. 

METALLIC  ROOFING  C? 
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are  unchanged,  at  $3  80  Toronto  and  $3.85 
London. 

Ware — Tinware  is  more  active,  and  while 
some  good  orders  have  been  received  for 
peerless  ware,  the  volume  of  trade  in  this 
particular  line  is  not  what  it  should  be. 
Blue  and  white  ware  is  extremely  flat,  but 
considerable  improvement  is  expected  next 
month. 

Lawn  Mowers— While  j  ibbers  have  re- 
ceived their  shipments,  none  of  the  orders 
are  being  put  in  hand  yet  for  the  country 
trade.  Forward  orders  are  not  quite  so 
numerous  as  they  were  the  same  time  last 
week. 

Sporting  Goods— There  is  not  much 
doing,  and  no  improvement  is  anticipated 
until  shipments  arrive  from  manufacturers 
and  prices  are  issued  to  country  dealers. 

Plumbers'  Supplies — There  is  nothing 
doing  as  far  as  city  trade  is  conerned,  but 
business  in  the  country  is  a  little  more  satis- 
factory. 

Builders'  Supplies — Are  almost  on  a 
par  with  plumbers'  supplies,  one  depending 
a  good  deal  on  the  other. 

Fire-Brick — There  is  a  slightly  im- 
proved demand,  with  Cirtheraig  selling  at 
28  to  29c. 

Milk  Can  Trimmings— Are  now  being 
forwarded  ;  so  is  tinners'  iron. 

Iron  Pipe  —  Is  the  only  article  in 
plumbers'  supplies.  No  orders  have  been 
received  for  carlots  or  large  lots,  trade  not 
warranting  consumers  buying  except  for  im- 
mediate wants. 

Shipchandlery — Is  beginning  to  move, 
although  but  slowly. 

METALS,  ETC. 

Business, except  in  a  few  exceptional  lines, 
is  good.  Demand  for  galvanized  iron  is 
considerably  better  than  it  has  been.  In- 
creaced  sales  are  also  reported  in  ingot  tin, 
sheet  copper,  terne  plates,  hoops  and  bands, 
Canada  plates. 

Pig  Iron — There  is  no  improvement,  and 
we  again  quote  nominally  as  before  :  Sum- 
merlee,  $20.50  to  $21;  Carnbroe,  $19.50  to 
$20;    Siemen's,  $1950  to  $19.75. 

Rogers,  Brown  &  Co.,  Buffalo,  report  the 
Toronto  market  for  American  pig  iron  as 
follows  :  The  past  week  has  developed  more 
enquiry  and  some  little  increaseof  new  busi- 
ness, but  the  market  is  still  slow  and  halt- 
ing. Prices  range  a  shade  lower  than  those 
which  only  recently  were  considered  the 
limit  beyond  which  it  was  certainly  impos- 
sible to  go.  There  are  those,  however,  who 
think  the  word  "  bottom  "  has  not  entirely 
lost  its  meaning,  and  are  seeking  to  con- 
tract on  the  present  basis  for  the  entire  year. 
We  quote  on  the  cash  basis  f.o.b.  Toronto  in 
bond:  No.  iX  foundry  strong  coke  iron,  Lake 
Superior  ore,  $14.30 ;  No.  2  X  foundry  strong 
coke  iron,  Lake  Superior  ore,  $13.80  ;  No.  2 
foundry  strong  coke  iron,  Lake  Superior  ore, 
$13.55;  Jackson  Countv  silvery  No.  1,  $17.80 
to  $18.30  ;  Jackson  County  silvery  No.  2, 
$17.30  to  $17.80  ;  Lake  Superior  charcoal, 
$16.80;  Southern  soft  No.  1,  $12.85  !  South- 
ern soft  No.  2,  $12.60. 


HARDWARE 
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MARKETS—  Continued 

Bar  Iron— This  is  still  in  steady  de- 
mand, but  quantities  are  small.  We  quote 
$1.90  to  $1.95. 

Sheet  Iron — The   improvement  already 
noted  in  this  line  continues,  although  stocks 
are  at  the  moment  rather  heavier  than  the 
-demand    would    warrant.      Prices    are  un- 
changed, at  the  $2.75  basis. 

Galvanized  Iron — Business  in  this  line 
is  considerably  better  than  it  has  been,  and 
quite  a  number  of  import  orders  are  now 
being  delivered.  Various  country  dealers 
placed  their  import  orders  in  the  fall,  while 
the  shipments  from  stock  do  not  comprise 
as  many  case  lots  as  anticipated.  Trade, 
however,  is  fairly  satisfactory.  We  quote 
Queen's  Head  and  Gordon  Crown  brands  at 
5  to  sJ^c.  for  16  to  24  guage. 

Ingot  Tin — This  has  been  going  out 
more  freely,  and  a  few  orders  for  round  lots 
have  been  received,  but  in  general,  orders 
are  only  for  immediate  wants.  As  to  price, 
20X  to  2ic.  according   to  quality  is  quoted. 

Ingot  Copper — Remains  almost  stag- 
nant, the  movement  being  very  light.  Prices 
are  unchanged  at  n^  to  12c.  for  ton  lots 
and  %z.  extra  for  small  lots. 

Sheet  Copper — This  is  in  better  de- 
mand, more  shipments  having  been  made 
this  week  than  for  some  time  previous 
Brazier's,  on  the  other  hand,  is  quieter  than 
it  was.  Prices  are  unchanged  at  16  to  18c. 
according  to  quality. 

Zinc  Spelter — Nothing  new  to  report  in 
this  line,  lots  changing  hands  being  small. 
Prices  are  unchanged  at  4^  to  \Y%z.  for  do- 
mestic and  4^  to  4/^c.  for  import. 

Boiler  Tubes— Continue  dull  and  un- 
changed. 

Sheet  Steel — A  fair  business  is  report- 
ed, and  we  hear  of  enquiries  for  50  ton  lots. 
The  base  price  is  still  $2  25  for  plates  and 
$2.40  for  heads. 

Tin  Plates— Stocks  are  not  very  heavy 
and  demand  is  good,  some  nice  orders  hav- 
ing been  forwarded  during  the  past  week. 
Import  orders  are  also  now  being  delivered 
to  country  dealers.  Prices  are  much  as  be- 
fore, although  the  figures  here  quoted  can 
be  shaded  for  good-sized  orders.  We  quote  : 
$3.85  to  $4  for  I.C.  charcoal,  and  $3.40  to 
$3  50  for  coke  tin,  14x20  basis. 

Zinc  ShEi£T-  -A  few  fair  orders  have  been 
booked,  but  on  the  average  the  quantities 
ordered  are  small.  Prices  unchanged,  at 
SX  to  5^c. 

Terne  Plates— There  has  been  a  little 
movement,  but  shipments  have  been  mostly 
to  particular  sections  of  the  country. 

Hoops  and  Bands — Are  going  a  great 
de  il  more  freely,  something  which  is  not  at 
all  displeasing  10  the  jobbers  in  view  of  the 
fact  that  stocks  generally  are  heavy.  Prices 
are  unchanged  at  the  recent  decline,  namely, 
$2  50  to  $2.60  base  price. 

Canada  Plates— These  are  also  going 
out  more  freely,  principally  half-polished. 
Stocks  of  all  dull  and  all  bright  are  virtually 
exhausted.  Shipments  are  small  through- 
out. We  quote  :  All  dull,  $2.60  to  $2.6$  ; 
half-polished,  $2.75,  and  all  bright,  $2.90. 

Solder — No  particular  change  to  note. 
Demand  is  steady  and  prices  unchanged,  at 
14  to  16c,  according  to  quality. 

Pig  Lead — Trade  is  keeping  fair,  but  no 
large  quantities  have  been  booked.  Prices 
reman  unchanged  at  3c.  for  ordinary  lots, 
but  round  lots  can  be  shaded  a  fraction. 

Antimony — Trade  is  virtually  at  a  stand- 
still, the  movement  being  scarcely  anything. 


Prices  are  unchanged  at   \i%  \.o  \\%c.Iqx 
small  lots. 

GLASS. 
Business  is  a  little  better  than  it  was  a 
week  ago,  and  although  most  of  the 
orders  are  in  the  hands  of  manufac- 
turers, orders  are  still  being  received  by 
the  jobbers  for  import.  In  fact,  the  import 
business  is  just  now  a  feature  of  the  trade  ; 
and  more  has  been  probably  bought  than  is 
usual.  There  is  also  a  steady  demand  for 
shipment  from  stock  in  small  lots,  but  it  is 
still  very  difficult  to  supply  the  demand, 
especially  in  small  sizes,  stocks  in  hands  of 
jobbers  being  broken.  Prices  are  unchanged 
at  $1.20  to  $1.25,  first  break.  There  is  not 
a  great  deal  doing  in  plate  glass  yet. 

PAINTS  AND  OIXS. 

The  little  improvement  noted  in  business 
last  week  is  marked  by  its  absence  this  week. 
Travelers  are  sending  in  fair  orders  for  pre- 
pared paints,  shipment  to  be  made  in  the 
spring,  but  for  immediate  requirements  there 
is  no  demand  ;  prices  unchanged  at  $1  05 
for  pure.  White  lead  is  dull  and  unchanged 
at  the  base  price  of  5c.  Linseed  oil  is  moving 
in  moderate  qualities  only.  Prices  are  un- 
changed, at  60c.  for  raw  and  63c.  for  boiled 
Toronto,  Hamilton,  London  and  Guelph, 
with  2c.  added  for  delivery  at  outside  points. 
Turpentine  is  still  in  good  demand.  Further 
advances  are  announced  in  the  South,  but  no 
change  has  been  made  here,  the  Associa- 
tion price  still  being  48c.  per  gallon  To- 
ronto, Hamilton,  London  and  Guelph,  with 
2C.  added  for  shipment  to  outside  points. 
There  is  still  some  castor  oil  moving,  but 
the  demand  is  hardly  as  good  as  a  week 
ago  ;  ~]Y%  to  8c.  are  still  the  ruling  figures. 
A  few  small  lots  of  glue  are  moving.  Pay- 
ments fair. 

OLD  MATERIAL. 

Business  is  quiet  owing  to  the  lack  of 
foundry  work.  There  are  no  large  contracts 
on,  hence  the  depression.  Red  scrap  brass 
has  dropped  J^c.  in  the  lb.,  and  clean  dry 
bone  5c.  per  100  lbs.  We  quote  prices  paid  by 
dealers  as  follows:  Agricultural  scrap, 55c.  per 
cwt  ;  machinery  cast,  60c.  per  cwt. ;  stove  cast 
scrap  40  to  6,1%  c.  ;  No.  1  wrought  scrap  40c. 
per  cwt.  ;  N0.2,  including  sheet  iron,  hoop 
iron  and  mixed  steel,  10c. ;  new  light  scrap  cop- 
per jYz c. ;  heavy  scrap  copper  8  to  8^ a;  old 
copper  bottoms,  7^c;  light  scrap  brass  5c; 
heavy  yellow  scrap  brass  7c;  heavy  red  scrap 
brass  7  to  7>^c  ;  scrap  lead  \%  to  2c; 
scrap  zinc,  1%  to2c.  ;  scrap  rubber,  3c;  coun- 
try mixed  rags,  75  to  80c.  per  100  lbs  ;  clean 
dry  bones,  45  to  55c.  per  100  lbs.  ;  borings 
and  turnings,  10  to  i<Jc. 

SEEDS. 

The  export  season  for  Alsike  is  rapidly 
drawing  to  a  close,  but  prices  have  been 
fully  maintained.  Red  clover,  in  sympathy 
with  the  sharp  decline  in  the  American  mar- 
ket the  past  few  days,  has  materially  dropped 
off  here  as  well.  Timothy  is  not  moving  in 
any  great  volume,  and  quotations  are  more 
or  less  nominal. 

We  quote:  Alsike,  $5.7  5,  to  $6.25  for  good 
to  prime  seed,  and  $6.50  to  $6  80  tor  choice 
to  fancy.  Red  clover,  $5.50  to  $5.75  for  good 
to  prime  ;  $5.80  to  $6.co  for  choice  to 
fancy.  Timothy,  $1  to  $1.25  for  inferior, 
$1.50  to  $1.60  tor  prime  ;  choice  to  fancy, 
$1.80  to  $2. 

HIDES,  SKINS,  WOOL,  TALLOW. 

Hides — Still  continue  on  the  decline.  It 
is  reported  that  an  order  was  received  this 
week  by  one  ot  our  large  dealers  for  one  car 
of  choice  buffs  at  3J^c.  This  is  the  lowest 
choice  buff  hides  have  ever  been  known  to 
sell  at. 


Skins — Are  somewhat  lower  thin  they 
have  been  for  many  years.  Dea;ers  ,ue 
offering  80c,  whereas  in  the  conesuonding 
month  last  year  they  were  $1.25.  Notwith- 
standing the  stagnant  condition  (if  the  m  ir- 
ket,  stocks  continue  to  accumulate. 

Tallow — Rendered  is  in  fair  demand  at 
STA  to  6c;  rough,  3c,  with  a  downward 
tendency. 

WOOL — There  is  a  little  more  inquiry  for 
wool,  although  prices  remain  unchanged. 
Foreign  wools  remain  much  as  be- 
fore. Domestic  fleece  combing  is  mo\ing 
slightly  at  17X  to  20c;  brashy  dothinj;,  20 
to  22r. ;  selected  fine  clothing  from  21  10 
23c;  Southdown,  from  24  to  25^.  Foreign 
wools — Green  Capr,  11  to  13c;  B.  A.  cloth- 
ing from  27  to  29c;  yellow  ditto,  24  to  26c. 
East  India  wools — White,  17  to  18c;  yel- 
low, 10  to  14c;  black  and  grey,  11  to  12c. 
Mediterranean  wool — White,  irom  15  t> 
17c;  grey  and  fawn  color,  from  10  to  12c. 


MARKET    NOTES. 

H.  S.  Howland,  Sons  &  Co.  have  a  line  of 
grommets  in  stock. 

Stewart  &  Wood  are  in  receipt  of  a  car 
of  cheap  yellow  ochre,  which  they  quote  at 
$1.10  per  100  pounds. 

Rice  Lewis  &  Son,  Ltd.,  are  doing  a  large 
trade  in  "  Ideal "  building  paper.  This 
paper  is  highly  recommended. 

Samuel,  Benjamin  &  Co.  are  in  receipt  of 
a  carload  of  green  wire  cloth,  and  are  pre- 
pared to  make  shipments  as  soon  as  advised 
by  their  customers. 

The  stock  of  H.  Carrie,  who  has  been 
carrying  on  a  hardware  business  at  the  old 
stand  of  J.  Thomson,  276  College  street, 
Toronto,  has  been  purchased  by  Mr. 
Hannah,  of  Shelburne,  who  will  remove  it 
to  his  store  in  that  town. 

The  Canadian  Mineral  Wool  Co ,  To- 
ronto, report  the  season  for  the  sale  of 
engine  packing  to  be  opening  up  briskly. 
The  firm  announce  that  they  have  a  large 
and  superior  stock  of  this  line  on  hand,  for 
which  they  are  receiving  many  orders. 

The  Canadian  Mineral  Wool  Co.,  To- 
ronto, report  having  made  a  large  shipment 
of  mineral  wool  sectional  steam  pipe  cover- 
ing to  Edmonton,  Alberta.  They  have  also 
received  the  contract  for  the  covering  of  all 
steam  pipes  in  the  London  Electric  Light 
Co.'s  works. 

M.  &  L.  Samuel,  Benjamin  &  Co., 
are  receiving  a  number  of  enquiries 
for  quotations  on  the  double  truss  cor- 
nice brake  which  they  are  handling, 
a  cut  of  which  will  be  found  on  another 
page.  A  number  of  important  improvements 
have  been  made  in  the  machine  lately,  but 
they  are  not  shown  in  the  cut,  it  having 
been  produced  previously. 

The  Booth  Copper  Co.  report  this  years 
trade  opening  up  nicely,  and  the  number  of 
orders  being  received  daily  steadily  on  the 
increase.  The  firm  say:  "We  have  com- 
pleted our  new  copper  range  boiler,  and 
have  received  the  patent  for  it  both  in  Can- 
ada and  the  United  States.     We   expect  a 
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grea  demand  for  this  boiler,  which  is  one 
of  the  best  and  cheapest  ever  placed  on  the 
market." 

The  Toronto  Fence  and  Ornamental  Iron 
Works  have  received  the  contract  for  the 
construction  of  a  specially  designed  orna- 
mental iron  fence  for  the  residence  of  Alex. 
McArthur,  George  stieet.  "We  are  being 
kept  busy  in  iron  works  and  are  receiving 
many  orders  for  wire  fixings,"  said  a  repre- 
sentative. 

The  Toronto  Plate  Glass  Importing  Co. 
report  the  receipt  of  a  large  shipment  of  plate 
glass  from  Europe.  The  firm  state  that 
there  has  been  a  steadily  increasing  demand 
for  all  glass  during  the  past  two  weeks,  that 
they  are  receiving  a  large  share  of  the  trade, 
and  are  kept  busy  for  so  early  a  season. 

The  McClary  Manufacturing  Co.,  Toron- 
to, report  dealers  buying  with  care,  but 
their  requirements  are  larger  than  usual  this 
year.  "  Inquiries  for  lamp  stoves,  oil  cook 
stoves,  etc.,  are  earlier  this  year  than  usual. 
We  have  been  forced  to  stock  up  in  this 
line,  and  we  are  offering  several  superior 
styles  this  spring,"  the  firm  reports. 

The  Gutta  Percha  and  Rubber  Manufac- 
turing Co.,  Toronto,  r-port  having  this  week 
shipped  one  and  a  half  tons  of  their  rubber 
belting  on  one  order.  "We  are  at  present  in 
receipt  of  no  less  than  six  contracts  for  fire 
hose,  from  as  many  corporations  in  different 
parts  of  the  Dominion.  Our  goods  are  al- 
ways in  demand,"  say  the  firm. 

The  McClary  Mfg.  Co.  announce  the  re- 
ceipt of  another  new  line  of  enamel  goods. 
They  state  tnat  they  have  the  most  com- 
plete stock  of  enamel  ware  of  any  firm  in 
the  Dominion,  and  are  the  largest  importers 
of  this  line.  "  We  cover  the  country  from 
the  Atlantic  to  the  Pacific,  and  have  had 
the  exclusive  handling  of  nearly  every  brand 
of  enamel  ware  that  has  been  imported  to 
this  country,"  said  a  member  of  the  firm. 

Geo.  F.  Bostwick,  manufacturer,  Toron- 
to, announces  that  they  are  handling 
the  lightest  ladies'  wheel  on  the  market, 
namely,  the  Centaur.  The  firm  says  :  "  We 
are  also  selling  the  Raglan  and  Premier 
bicycles,  both  of  which  are  well  known  to 
wheelmen.  We  anticipate  a  great  demand 
for  these  wheels,  they  having  found  favor 
with  all  who  rode  them  through  the  past 
season." 

The  Toronto  Cutlery  Co.  report  business 
showing  marked  signs  of  improvement, 
orders  coming  in  freely.  They  announce 
that  their  traveler  for  the  N.  W.  Territories 
will  leave  shortly  for  his  route,  and  also  that 
they  are  in  receipt  a  large  stock  of  Non  XL 
brand  pocket  cutlery,  and  will  be  prepared 
to  fill  spring  orders  for  this  line  more 
promptly.  "  Our  customers  will  have  no 
cause  to  complain  this  season,  as  we  have 
anticipated  the  large  demand  and  stocked 
up  accordingly,"  said  a  member  of  the  firm. 


AMERICAN  MARKETS. 

New  York,  Feb.  9,  1894. 

Copper — There  was  no  distinctly  new 
feature  in  the  market.  Sales  agents  of  lead- 
ing producers  made  some  effort  in  the  di- 
rection of  arguing  that  late  sales  at  9^c. 
for  Lake  Superior  ingot  were  purely  excep- 
tional, and  that  natural  conditions  warrant 
a  higher  level  of  values.  Talk  is  free,  but 
the  supply  is  more  weighty  and  sufficient  to 
keep  prices  quite  erratic,  and  cause  more 
or  less  leaning  in  buyers'  favor.  There  was 
no  sign  of  speculative  tendency  in  any  di- 
rection, and  the  softness  of  the  market 
would  appear  to  be  dus  in  a  good  measure 
to  general  trade  dulness  and  anxiety  to  ex- 
pedite sales  as  much  as  possible.  Sellers' 
prices  were  about  9%  to9^c.  for  Lake  Su- 
perior ingot,  g^i  togj^c.  for  electrolytic, and 
<)%c.  for  best  casting  stock,  on  the  spot. 

Pig  Tin — Business  shows  no  sign  of  re- 
vival. Speculators  are  doing  nothing  to 
speak  of,  and  dealers  and  consumers  not 
only  limit  their  purchases  to  small  lots,  but 
manifest  indifference  to  the  best  inducements 
that  may  be  made.  Five-ton  or  larger  lots 
may  be  secured  at  7985c.  net  cash,  or.  the 
spot.  Still  that  price  was  bid  for  March  de- 
livery by  one  local  operator,  and  the  market 
derives  a  certain  amount  of  benefit.  More 
remote  deliveries  were  offered  at  lower  rates, 
including  19.75c.  for  June  and  down  to  as 
low  as  i8^c.  for  December  delivery. 

Pig  Lead — The  late  rise  in  prices  seems 
to  have  acted  as  an  effectual  check  upon 
business,  momentarily  at  least.  In  any 
event  the  large  consumers  do  not  figure  to 
any  extent  as  buyers,  and  the  smaller  con- 
cerns are  taking  only  what  may  be  neces- 
sary to  keep  stocks  in  proper  form  for  re- 
gular wants.  From  the  West,  it  was  ad- 
vised that  smelters'  price  was  advanced  to 
3  15c.  In  the  local  market  not  enough  busi- 
ness was  done  to  fair  y  establish  prices. 
About  3.35  to  340c.  would  appear  to  be  a 
fair  range.  St.  Louis  was  quoted  at  3  15c. 
with  the  market  firm.  London  cable  to  the 
Metal  Exchange  quoted  £9  5s.  for  soft 
Spanish. 

Spelter — Speculative  manipulation  of 
prices  were  broad  enough  to  show  clearly 
that  bids, as  officially  recorded,  were  prompt- 
ed, were  nicely  timed  and  neatly  adjusted, 
for  purposes  that  may  be  more  easily  im- 
agined than  to  describe.  There  was,  how- 
ever, a  certain  amount  of  firmness,  the  result 
of  decrease  latterly  in  the  production  and 
some  reduction  of  surplus  supplies  in  first 
hands.  At  the  moment  little  or  nothing 
can  be  done  in  the  way  of  trades  in  car 
load  lots  at  less  than  3.65  to  3.70c,  delivered 
here.  London  cable  to  the  Metal  Exchange 
quoted  a  decline  to  ^15  17s.  6d.  for  good 
merchant  brands. 

Antimony — The  market  remains  quiet, 
and  prices  are  barely  steady  at  9^  to  9%c. 
for  Hallett's,  and  io)<6  to  ioj^c.  for  Cook- 
son's,  on  the  spot,  in  wholesale  lots. 

Tin  Plate — There  was  no  visible  im- 
provement over  the  demand  that  has  pre- 
vailed for  several  days,  for  either  prompt  or 
future  deliveries  and  prices,  while  showing 
no  radical  change,  are  still  rather  weak. 

Iron  and  Steel— There  is  very  little  if 
any  improvement  in  the  market  for  manu- 
factured iron  and  steel,  and  the  demand  for 
pig  iron  and  old  material  continues  slow. 
Along  with  rather  dull  business  there  is  the 
degree  of  uncertainty    and  irregularity    in 


prices  that  has  ruled  for  some  time  past, 
and  in  the  general  situation  little  if  any 
change  for  the  better  has  taken  place  since 
the  beginning  of  the  year.  Prices  are  still 
low  and  irregular  all  along  the  line. 


PERSONAL  MENTION. 

H.  G.  Hagey,  president  of  the  Hagey 
Stove  Co.,  St.  Louis,  Mo.,  was  in  Toronto 
this  week. 

J.  M.  Clarke,  a  hardware  dealer  at  Smith's 
Falls,  has  been  in  Toronto  attending  the 
Prohibition  convention. 

Among  the  country  merchants  who  have 
been  in  Toronto  on  business  the  past  week 
are  :  J.  H.  Bundy,  of  Pickering;  W.  J. 
Caven,  of  Springfield-the-Credit;  G.  A. 
Binns,  of  Newmarket;  J.  Bundy,  of  Clare- 
mont;  O.  B.  Henry,  of  Drayton. 

Mr.  E.  Samuel,  of  the  firm  of  M.  &  L. 
Samuel,  Benjamin  &  Co.,  who  was  elected 
a  member  of  the  council  of  the  Toronto 
Board  of  Trade  a  couple  of  weeks  ago,  was 
placed  upon  the  Railway  and  Transportation 
Committee  of  the  Board  at  a  meeting  held 
Tuesday  last. 


SUSPENDED  PAYMENT. 

The  bullying  manner  sometimes  assumed 
by  certain  barristers  in  cross-examination, 
in  order  to  confuse  a  witness  and  make  his 
replies  to  important  questions  hesitating  and 
contradictory,  is  notorious. 

In  a  civil  action  in  money  matters  the 
plaintiff  had  stated  that  his  financial  position 
was  always  satisfactory.  In  cross-examina- 
tion he  was  asked  if  he  had  ever  been  bank- 
rupt. 

"  No,"  was  the  answer. 

Next  question  was  :  "  Now,  be  careful. 
Did  you  ever  stop  payment  ?" 

"  Yes,"  was  the  reply. 

"Ah  ! "  exc'aimed  the  counsel.  "  I  thought 
we  should  get  it  at  last.  When  did  that 
happen  ? " 

"After  I  payed  all  I  owed,"  was  the 
answer. 


The  Goodyear  Mechanical  Rubber  Co., 
New  York  city,  went  into  the  hands  of  a  re- 
ceiver, Alfred  R.  Page,  on  January  29th,  the 
latter  giving  a  $25 ,000  bond.  The  company 
has  been  carrying  on  its  business  at  Nos. 
524  to  536  East  134th  street.  It  was  organ- 
ized in  December,  1892,  with  a  capital  of 
$100,000.  Alexander  Straus  was  the  presi- 
dent and  superintendent  of  the  concern, 
William  H.  Manning  the  vice-president  and 
treasurer,  and  GuyE.  Manning  the  secretary. 

Our  retailers  of  coal  oil  complain  that  Mr. 
Isaac  Waterman,  the  London  oil  refiner, 
has  done  them  injustice  by  saying  the  high 
price  of  coal  oil  is  due  to  them.  They  say 
it  is  not  due  to  them.  They  say  the  price  of 
oil  in  car  lots  at  the  refinery  is  10c,  and  that 
freight,  wastage,  and  other  expenses  in- 
curred by  the  retailers  necessitate  the  prices 
asked  by  retailers  to  save  them  from  positive 
loss.  The  retailers  and  Mr.  Waterman 
should  settle  this  question  so  that  it  may  be 
known  certainly  who  is  getting  the  large 
profits. — Northern  Advance. 
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TALKS  WITH  RETAILERS. 

UM  is  the  word  At  least  that  is  the 
opinion  of  Albert  Mass,  Queen  street 
west.  "  I  do  not  think  it  is  policy 
to  tell  any  one  how  you  are  doing,'  he  says. 
"  If  you  say  you  are  doing  a  splendid  busi- 
ness, some  one  will  come  and  set  up  in  op- 
position to  you  in  the  neighborhood.  If  you 
claim  to  be  dull,  people  think  that  you  are 
not  running  a  good  business,  and  besides  it 
hurts  your  credit.  I  believe  in  a  man  keep- 
ing quiet  and  neither  blowing  nor  complain- 
ing.    I  am  doing  neither." 

"There  is  not  a  great  deal  doing,  but  there 
is  as  much  as  we  generally  do  this  early  in 
the  year,"said  S.  Hobbs,  1434  Queen  street, 
Parkdale.  "  Business  might  be  worse. 
Though  you  hear  folks  talking  about  the 
hard  times,  I  never  squeal  for  squealing's 
sake,  and  always  look  forward  for  the  better 
times  that  are  coming,  and  prepare  to  meet 
them.  Yes,  I  have  a  few  novelties.  I  like 
to  keep  up  with  the  times,  and  something 
new  is  always  coming  out.  Trade  will  soon 
commence  to  show  some  signs  of  waking  up. 
There  is  the  prospect  of  more  building  going 
on  in  this  section  than  any  part  of  the  city, 
I  think.  Jobbing  trade  keeps  coming  in  all 
the  time,  and  that  is  one  of  the  best  paying 
branches  of  the  hardware  nowadays." 

"  We  are  not  finding  business  at  all  bad 
for  this  time  of  year,"  said  J.  Thomson, 
1292  Queen  street,  Parkdale.  "It  is  true 
we  have  nothing  to  blow  about,  and  I  don't 
think  any  one  else  has.  Fall  trade  was  good, 
and  it  has  kept  moving  through  last  month. 
Glass  trade  is  beginning  to  show  signs  of 
improvement.  There  are  prospects  of  some 
buildings  going  up  soon  around  Parkdale. 
I  know  of  one  man  who  is  about  to  build  six 
houses.  This  looks  well  for  the  coming 
spring." 

"  We  are  making  the  bicycle  repairing 
business  go  very  nicely,"  said  B.  Ibbotson, 
Queen  street  west,  "and  though  we  have 
had  no  sign  out,  we  have  already  had  seve- 
ral good  jobs  in  this  line.  Many  of  these 
wheelmen  expressed  great  surprise  at  the 
lowness  of  our  prices  compared  with  those 
charged  Dy  the  individual  bicycle  shop.  But 
we  are  not  running  at  a  loss,  and  intend  do- 
ing a  first-class  job  and  charge  a  fair  price. 
Business  in  the  store  is  showing  marked 
signs  of  improvement  lately." 

"  I  have  no  cause  to  think  that  we  will 
not  have  a  good  spring  trade,"  said  E. 
W.  Chard,  324  College  avenue.  "  I  do  not 
see  much  prospects  of  many  new  buildings 
going  up  ;  there  will  no  doubt  be  plenty  of 
improvements  and  additions  being  made. 
We  have  a  little  better  sale  for  ranges  just 
now,  and  there  is  plenty  of  jobbing  work 
coming  in.  I  think  there  are  too  many 
bicycle  stores  in  the  city  for  the  hardware 


man  to  carry  wheels  to  advantage.  But  I 
have  no  doubt  that  in  a  country  town  it 
would  pay.  Bicycle  repairing  in  the  jobbing 
shop  should  be  a  success  if  a  man  has  room 
to  carry  it  on.  I  have  had  plenty  of  people 
come  in  for  repairs  of  this  kind,  and  1  have 
referred  them  to  a  neighboring  bicycle  shop 
which  does  only  that  class  of  work." 

"  Hardware  trade  has  been  good  with  us 
this  year,"  said  one  of  Mr.  Hannah's  as- 
sistants, Shelburne.  "  We  have  a  patron 
store  there.  It  is  a  general  store,  and  they 
are  talking  about  carrying  a  side  line  of 
hardware.  Oh,  yes,  the  pitrons  buy  every- 
thing that  they  feel  inclined  to,  and  that 
they  can't  get  better  or  cheaper  elsewhere, 
at  that  store." 

"  We  are  moving  to  380  Queen  street 
west, and  have  already  got  some  of  our  stock 
over,"  said  F.  W.  Unitt,  364  Queen  street 
west,  to  a  Hardware  representative.  "You 
can  just  tell  Hardware  that  they  over- 
estimated the  price  that  I  paid  for  my  sign. 
I  did  not  pay  as  much  as  they  thought." 

"  Business  is  quiet,  but  moving,  and  there 
are  a  few  ranges  going  out,"  remarked 
Albert  Welch,  Queen  street  west.  "There 
is  a  good  deal  of  '  hard  times '  talk  going 
on,  but  I  find  the  past  month  has  been  as 
good,  if  not  better,  than  the  corresponding 
month  last  year,  and  I  have  every  reason  to 
think  that  next  month  will  be  better,  by  the 
way  it  is  opening  up.  My  business  has  been 
growing  steadily  for  the  past  two  years,  and 
was  50  per  cent,  better  last  year  than  the 
year  before.  I  am  not  grumbling  about  hard 
times.'' 

"  I  think  that  January  has  been  about  the 
same  for  business  this  year  as  corresponding 
month  last,"  said  W.  Pike,  Queen  street 
west.  "  No,  we  have  not  yet  thought  of 
placing  any  of  our  spr  ng  orders.  We  are 
laying  low  waiting  for  black  duck.  In  other 
words,  we  are  waiting  to  see  what  the  whole- 
salers have  got  to  offer,  and  the  prices  that 
they  ask.  There  is  plenty  of  time  and  we 
are  in  no  hurry." 

"  I  find  things  going  equally  as  good  as  I 
expected,  for  the  season,"  said  A.  G.  Mc- 
Intire.  "  We  have  been  kept  going  nicely 
in  the  shop,  though  it  has  been  a  little  slack 
this  week.  We  have  good  grounds  to  ex- 
pect a  busy  season,  and  though  we  have  got 
a  skeleton  in  the  family  closet  now  instead 
of  in  the  show  window,  we  are  not  losing 
any  customers  thereby.  People  know  when 
they  are  well  served,  and  we  are  better 
known  than  ever." 


"  Did  you  ever  try  to  take  stock,  and  wait 
on  customers  at  the  same  time,"  asked  Jno. 
Caslor,  Queen  street  west.  "  I  am  trying 
to  do  so  now.  We  are  finding  business 
about  the  same,  and  do  not  expect  any  ap- 
preciable change  before  March.  Yes  ;  I 
think  that  the  bicycle  trade  Bhould  belong  to 
the  hardware  store,  but  it  is  a  heavy  stock, 
and  dealers  are  timid  about  taking  them  up. 
There  should  be  money  in  handling  sun- 
dries." 
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CHATTEL   MORTGAGES    IN 
MANITOBA. 

MR.  ADAMS  is  not  sure  that  it  would 
be  to  the  interest  of  the  farmers  to 
legislate  them  out  of  the  right  to 
mortgage  their  chattels.  In  his  speech, 
when  moving  the  address,  he  expressed  the 
opinion  that  perhaps  it  would  have  been 
better  if  the  province  "  had  started  out  with- 
out chattel  mortgages";  but  it  did  not,  and 
as  the  liberty  to  tie  themselves  up  had  been 
freely  exercised  for  years,  he  was  afraid  it 
"  would  cripple  the  farmers  themselves  if 
they  were  entirely  done  away  with."  And 
he  went  on  to  add  : 

"  It  was  very  hard  for  farmers  to  mortgage 
their  crops  in  advance,  and  still  harder  upon 
the  men  who  took  the  crop  off  and  those  who 
did  the  threshing.  He  had  known  instances 
of  persons  having  mortgages  on  crops  wait 
until  these  were  cut  and  threshed,  and  then 
sending  bailiffs  who  sold  the  grain,  so  that 
the  threshers  and  the  laboring  men  did  not 
receive  one  dollar." 

Which  is  an  excellent  argument  against 
chattel  mortgages.     The  question,  howevc, 
is  a  very  simple  one.     The  frightful  sacrifice 
of  property  to  satisfy  mortgages  and  judg- 
ments, to  which  the  correspondence  columns 
of  the  Free  Press  have  recently  borne  wit- 
ness, is  evidence   that  there    is  something 
radically  wrong  and  that  the  general  public 
interest  demands  that  it  should  be  remedied. 
Some  years  ago,  persuaded  of  the  wisdom 
of  the   step,  the  Legislature  provided  that 
certain    property    and    chattels    should  be 
exempt  from  seizure  from  debt.     This  was 
intended  as  a  protection  to  the  settler  strug- 
gling for  a  foothold.     If  now  considered  un- 
necessary the   straightforward  thing   to  do 
would  be  to  abolish  the  exemption  ;  but  if  in 
the  interest  of  the  settler — and  the  interest  of 
the  settler  means  the  general  public  inter- 
est— it    is    still    thought    prudent    or  expe- 
dient   to  protect    him  against    the  risk    oi 
being  sold  out   of  house  and  home,  the  ex- 
emption should   not  only  be  continued,  but 
should  be  made    imperative,   the  option  of 
assignment  so  waived  by  the  privilege  being 
absolutely  prohibited.      An  exemption  by- 
law, to  be  consistent  in  itself  and  with  com- 
mon sense,   should    exempt.     It  is  possible 
that  many    farmers    might    consider  them- 
selves crippled  in  their  operations  if  deprived 
of  the   privileges  to    waive  their  exemption 
rights.     There  are   many  other  restrictions 
which  at  times  are    regarded   as  extremely 
inconvenient,    but    which    are  nevertheless 
maintained  in  the    public  interest.     We  do 
not  apprehend  that  any  substantial  injury  or 
disadvantage  would  be  worked  to  any  indi- 
vidual   or    interest    if  the  intention  of  the 
Legislature  nine    years  ago  should    be  re- 
spected and  exemptions  made  really  opera- 
tive. 

We  understand  from  the  tone  of  his  re- 
marks that  Mr.  Adams  would  not  deprive 
the  farmer  of  the  right  to  secure  a  debt  or 


raise  a  little  capital  in  case  of  emergency, 
by  mortgaging  chattels  which  are  exempt  by 
law.  And  on  the  face  of  it  there  would  cer- 
tainly be  the  appearance  of  hardship.  He 
has  a  fine  field  of  wheat  and  needs  a  binder, 
or  an  extra  team  of  horses  for  the  tall 
ploughing  would  be  desirable.  But  just 
here  comes  in  the  whole  mischief  of  the  situ- 
ation. Tempted  by  the  facility  to  run  into 
debt,  the  average  farmer  reaches  out  to  em- 
brace mote  than  he  can  manage.  This  is 
particularly  characteristic  of  these  Western 
prairies.  It  would  be  better  for  him  to  grow 
less  wheat  and  work  along  on  a  less  ambi- 
tious scale,  until  he  felt  himself  well  enough 
established  to  venture  on  an  extra  team  of 
horses  or  a  binder  without  the  necessity  of 
a  chattel  mortgage.  If  exemptions  were 
made  to  exempt  he  would  be  wonderfully 
encouraged  to  do  this.  The  straits  of  the 
farmer  who  is  compelled  to  mortgage  his 
crop  in  advance  are  desperate,  but  the  situa- 
tion is  made  worse  in  the  instances  related 
by  Mr.  Adams,  when  through  this  mortgage 
the  thresher  and  hired  men  are  cheated  out 
of  their  due.  Whatever  may  be  said  one 
way  or  the  other  on  the  question,  we  may  be 
quite  sure  that  no  one  will  be  injured  by 
making  the  broad  and  straight  road  to  debt 
more  difficult  to  travel.  To  nine  out  of  ten 
of  us  it  is  the  best  thing  that  could  happen 
if  it  were  made  so  difficult  as  to  be  next  to 
impossible. — Free  Press,  Winnipeg. 


EMERSON  ON  THE  MERCHANT. 

THERE  are  geniuses  in  trade,  says 
Emerson,  as  well  as  in  war,  or  the 
state,  or  letters  ;  and  the  reason  why 
this  or  that  man  is  fortunate  is  not  to  be 
told.  It  lies  in  the  man  ;  that  is  all  any- 
body can  tell  you  about  it.  See  him,  and 
you  will  know  as  easily  why  he  succeeds  as 
if  you  saw  Napoleon  you  would  comprehend 
his  fortune.  In  the  new  objects  we  recog- 
nize the  old  game,  the  habit  of  fronting  the 
fact,  and  not  dealing  with  it  at  second  hand, 
through  the  perceptions  of  somebody  else. 
Nature  seems  to  authorize  trade,  as  soon  as 
you  see  the  natural  merchant,  who  appears 
not  so  much  a  private  agent,  as  her  factor 
and  Minister  of  Commetce.  His  natural 
probity  combines  with  his  insight  into  the 
fabric  of  society  to  put  him  above  tricks, 
and  he  communicates  to  all  his  own  faith 
that  contracts  are  of  no  private  interpreta- 
tion. The  habit  of  his  mind  is  a  reference 
to  standards  of  natural  equity  and  public 
advantage  ;  and  he  inspires  respect,  and 
the  wish  to  deal  with  him,  both  for  the  quiet 
spirit  of  honor  which  attends  him  and  for 
the  intellecual  pastime  which  the  spectacle 
of  so  much  ability  affords.  This  immensely 
stretched  trade,  which  makes  the  capes  of 
the  Southern  Ocean  his  wharves,  and  the 
Atlantic  Sea  his  familiar  port,  centres  in  his 
brain  only  ;  and  nobody  in  the  universe  can 
make  his  place  good.  In  his  parlor  I  see 
very  well  that  he  has  been  at  hard  work  this 
morning,  with  that  knitted  brow,  and  that 
settled  humor,  which  all  his  desire  to  be 
courteous  cannot  shake  off.  I  see  plainly 
how  many  firm  acts  have  been  done  ;  how 
many  valiant  noes  have  this  day  been  spoken, 
when  others  would  have  uttered  ruinous 
yeas.  I  see,  with  the  pride  of  art,  and  skill 
of  masterly  arithmetic  and  power  of  remote 
combination,  the  consciousness  of  being  an 
agent  and  playfellow  of  the  original  laws  of 
the  world  He,  to  >,  believes  that  none  can 
supply  him,  and  that  a  man  must  be  born  to 
trade,  or  he  cannot  learn  it. 


LONG  AGO, 

BY   EUGENE   FIELD. 

I  once  knew  all  the  birds  that  came 

And  nested  in  our  orchard  trees ; 
For  every  flower  I  had  a  name ; 

My  friends  were    woodchucks,  toads  and 
bees  ; 
I  knew  where  thrived  in  yonder  glen 

What  plants  would  soothe  a  stone-bruised 
toe— 
Oh,  1  was  very  learned  then — 

But  that  was  very  long  ago. 

I  knew  the  spot  upon  the  hill 

Where  checkerberries  could  be  found ; 
1  knew  the  rushes  near  the  mill 

Where  pickerel  lay  that  weighed  a  pound; 
I  knew  the  wood,  the  very  tree, 

Where  lived  the  poaching,  saucy  crow, 
And  all  the  woods  and  crows  knew  me — 

But  that  was  very  long  ago. 

And  pining  for  the  joys  of  youh, 

I  tread  the  old  familiar  spot, 
Only  to  learn  the  solemn  truth  : 

I  am  forgotten,  am  forgot. 
Yet  here's  this  youngest  at  my  knee, 

Knows  all  the  things  I  used  to  know 
To  think  I  once  was  wise  as  he — 

But  that  was  very  long  ago. 

I  know  it's  folly  to  complain 

Of  whatsoe'er  the  Fates  decree  ; 
Yet  were  not  wishes  all  in  vain, 

I  tell  you  what  my  wish  should  be  ; 
I'd  wish  to  be  a  boy  again, 

Back  to  the  friends  I  used  to  know 
For  I  was,  oh  so  happy  then — 

But  that  was  very  long  ago. 


WORKSHOP  DROPLETS. 

Little  drops  of  solder 

Melting  in  a  pot 
Are  not  so  awful  little, 

Handled  when  they're  hot. 

Little  drops  of  tallow 

Dropping  from  a  joint 
Are  apt  to  make  you  hallo  ! 

If  they  your  hand  anoint. 

Little  drops  of  rosin 

Kick  up  quite  a  smoke, 
If  the  fire  they  fall  in 

From  a  careless  stroke. 

Little  drops  of  water 

Falling  in  hot  lead 
Are  apt  to  treat  the  plumber 

To  a  jolly  spread. 

Little  drops  of  wisdom, 

Gathered  every  day, 
Make  the  lad  a  worker, 

If  he's  built  that  way. 

— Ironmongery. 

BUSINESS  WANTED 


HARDWARE  BUSINESS  WANTED.  WILL  Ex- 
change, in  part  payment,  unincumbered  im- 
proved farm  on  Portage  Plains,  Manitoba ;  paying 
$500  a  year.  For  particulars  address  "  Manitoban," 
this  office.  (6) 
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QUALITY 


That  is  the  Word ! 


•  • 


Our  Prices  are  as  Low  as  any,  but  that  is  a 

secondary    consideration.       The  Quality  of  Our 

goods  is  unequalled  in  Canada. 


We  carry  a  full  line  of 


Paints,  Varnishes, 
Glass,  and    .    . 
General  Painters' 
Supplies 


Sanderson  Pearcy  &  Co. 

130to  138  Bay  St.,   TORONTO 


"Painters"  Pure  White  Lead 
Pure  Prepared  Paints 

all  shades  and  sizes. 

Carriage  Varnish  Paints 
Colors  in  Oil  and  Japan 
Oil  and  Water  Stains,  Etc. 


Varnishes, 
Shellacs, 
Glues, 
Dry  Colors, 
Artists'  Materials, 
Brushes,  Etc. 


Glass,  all  sizes, 

Best  Quality  4ths, 
Double  Doubles- 
Enamelled, 
Rough  Rolled, 
Stained,  Etc. 


M 


ard  Wear  Paper 


FOR- 


Hardware  Men 

Manillas,  Brown  Wrapping, 
Hardware  Manilla  .   .   . 
Leather  Manilla,  Etc.,  Etc. 


PAPER 


We  can  supply  Paper  of  all  Grades,  in  any  size  or  weight, 
at  the  best  prices  and  most  favorable  terms.  Write  us 
for  samples  and  quotations. 


TORONTO  BRANCH  :  29  Front  St.  West. 
MONTREAL  BRANCH  :  318  St.  James  St. 


THE 


E.  B.  EDDY  CO.,  Hull,  Canada 
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HARDWARE 


BUSINESS  CHANGES. 

DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES 

BOYD  &  CO.,  iron  founders  and  ma- 
chinists, Huntingdon,  Que.,  have  filed 
a  consent  of  abandonment.  The 
assignment  is  made  at  the  demand  of  the 
Jacques  Cartier  Bank,  and  has  been  brought 
about  by  the  failure  of  Mr.  A.  Somerville. 
The  total  liabilities  are  $103,763.92 ;  includ- 
ing bills  payable,  $7,453.94  ;  open  accounts, 
$244.53;  wages,  $1,118.54;  bills  payable, 
Eastern  Townships  Bank,  $53,000  ;  Jacques 
Cartier  Bank,  $9,300  ;  bills  receivable,  A. 
Somerville,  held  by  Bank  of  British  North 
America,  $16,772.66 ;  held  by  the  East- 
ern Townships  Bank,  $2,699.25  ;  and 
Mortgage  Trust  and  Loan  Company  for  A. 
Somerville,  $10,975.00.  The  assets  amount 
to  $177,278.20,  thus  showing  nominally  a 
large  surplus.  These  include  real  estate, 
plant,  etc.,  $46,400  42  ;  merchandise  stock, 
$6,287.94  ;  lumber,  $1,840  ;  hay  presses, 
$2,850.60 ;  horses,  waggons,  and  sleighs, 
$1,201  ;  implements  and  machines  at  Hunt- 
ingdon, $5,900.86  ;  machines  with  agents, 
and  due  by  agents,  $38,176.05. 

Tolton  &  Co.,  tinware,  etc.,  Stratford,  are 
offering  to  compromise. 

Godfrey  &  Co.,hardware,Vancouver,  have 
assigned  to  R.  W.  Harris. 

Alex.  Watson  jr.,  tinsmith,  Woodstock, 
has  assigned  to  James  Brady. 

John  Greig,  general  merchant,  Winfield, 
has  assigned  to  W.  H.  Argles. 

McGregor  &  Co.,  general  merchants, 
Westville,  N.S.,  have  assigned. 

F.  B.  J.  Nichols,  general  merchant,  Som- 
erset, N.S.,  is  offering  to  compromise. 

J.  H.  McLaughlin,  general  store,  Athens, 
is  preparing  a  statement  of  affairs. 

A.  G.  Thompson,  general  ^merchant,  [St. 
Philippe,  has  assigned  to  Lamarche  &  Co. 

Charles  Martin,  tinware  and  hardware,  is 
offering  to  compromise  at  75c.  on  the  dollar. 

Beach  Bros.,  general  merchants,  Beach- 
burg,  have  assigned  to  W.  A.  Campbell, 
Toronto. 

A  demand  of  assignment  has  been  made 
on  W.  H.  Jeffrey,  asbestos  mines,  Rich- 
mond, Que. 

Cote  &  Frere,  general  merchants,  St. 
Johns,  Que.,  are  offering  to  compromise  at 
50c.  on  the  dollar  cash. 

A.  G.  Thompson,  general  merchant, 
Brownsbury,  Que.,  is  offering  to  compro- 
mise at  60c.  on  the  dollar. 

SALES   MADE  AND   PENDING. 

The  general  stock  of  R.  Little,  Wallace- 
burg,  is  to  be  sold  by  auction  12th  inst. 

The  general  stock  of  John  H.  Wigle, 
Ruthven,is  to  be  sold  by  auction  12th  inst. 

The  general  stock  of  Labourveau  &  Co., 
Eaton,  Que.,  is  advertised  for  sale  by  tender. 

The  general  stock  of  R.  B.  Morison, 
Morristown,  is  to  be  sold  by  auction  14th 
inst. 

Miss   Augusta    H.    Koella,    general  mer- 


chant,  Carlisle,  is  advertising   business  for 
sale. 

The  stock  of  A.  L.  Desene,  general  mer- 
chant, Magog,  Que.,  is  to  be  sold  by  auction 
13th  inst. 

The  stock  of  J.  A.  Houde,  general  mer- 
chant, St.  Brigitte  des  Saults,  has  been  sold 
at  50c.  on  the  dollar. 
PARTNERSHIPS    FORMED    AND    DISSOLVED. 

Moore  &  Co.,  general  merchants,  Windsor 
Mills,  Que.,  have  dissolved. 

Miller    Bros.    &    Huestis,    general    mer- 
chants,    Sussex,    N.    B.,    have    dissolved, 
and  a  new  partnership  has  been  formed  un- 
der the  style  of  Huestis  &  White. 
CHANGES. 

John  Rowley,  blacksmith,  St.  John,  N.B., 
has  sold  out. 

R.  P.  Wilkinson,  hardware,  Goderich,  has 
sold  out  to  A.  Davidson. 

A.  Rumford,  tinware,  Harriston,  has  been 
succeded  by  W.  O.  Doke. 

H.  W.  Allen,  general  merchant,  Essex, 
has  sold  out  to  G.  E.  Forsyth. 

N.  H.  Perry,  stoves,  Vancouver,  has  been 
succeeded  by  Perry  &  Turner. 

Martin  Parker,  general  merchant,  Baillie- 
boro,  has  sold  out  to  White  &  Fell. 

Lawrie  Bros.,  general  merchants,  have 
sold  their  Roland  branch  to   a  Mr.  Higgins. 

E.  Chauteloup,  founder,  Montreal,  has 
sold  out  to  J.  N.  Fulton,  who  continues  under 
same  style. 

FIRES. 

F.  G.  Karstedt,  tinsmith  and  hardware, 
Flesherton,  has  been  burned  out. 

John  Brown,  hotel  keeper,  and  J.  W. 
Phillips,  general  merchant,  Hepworth,  have 
both  been  burned  out. 

DEATHS. 

John  A.  P.  McLellan,  general  merchant, 
Economy,  N.S.,  is  dead 


VIEWS  AND  INTERVIEWS. 

IRAN  across  Mr.  O.  B.  Henry,  oi  Drayton, 
one  day  this  week.  He  told  me  that  the 
new  business  which  he  is  starting  in  that 
town  will  be  opened  in  a  week  or  so.  He 
will  carry  on  tinsmithing  in  connection  with 
his  hardware  business,  having  secured  the 
services  of  an  expert  workman  to  look  after 
that  particular  branch.  "  I  would  not  be 
without  Hardware  for  a  good  deal.  It  is 
a  most  excellent  trade  journal." 

"  That's  just  what  I  hear  my  customers 
say,"  interposed  a  traveler.  "  They  tell  me 
they  get  lots  of  good  pointers  from  it." 

"  So  do  I,"  continued  Mr.  Henry,  "  and  I 
notice  that  it  is  improving  all  the  time." 
Mr.  Henry  is  a  pleasant,  active,  and  sharp- 
looking  young  man,  and  one  of  his  friends 
told  me  that  he  was  a  "  real  nice  fellow." 
*    *    * 

"  Yes,  we  find  the  demand  picking  up  for 
iron  pipe,"  said  the  Toronto  representative 
of  an  eastern  manufacturing  firm.  "  But 
there  is  a  lot  of  American  pipe  coming  into 


this  city.  More  than  usual  ?  Oh,  yes  ; 
you  see  prices  are  lower  on  the  other  side  ; 
but  the  fact  is  they'll  sell  for  anything  over 
there  just  now." 

*     *    * 

I  had  a  pleasant  five-minutes'  chat  with 
with  Mr.  D.  Stewart,  of  Thistletown,  the 
other  day.  Like  everybody  else  he  had  to 
report  business  quiet,  but  not  bad,  and  the 
cheery  manner  in  which  he  spoke  bore 
evidence  of  the  truthfulness  of  his  utterances. 
Creameries,  he  said,  were  doing  a  good 
deal  for  the  farmers  in  his  locality.  "  The 
creamery  near  us,"  he  said,  "  takes  all  the 
milk  our  farmers  will  sell  it.  Then  besides 
this,  twice  every  week  two  loads  of  milk  are 
gathered  in  our  locality  and  sent  to  Toronto. 
These  two  outlets  keep  the  milk  in  our 
neighborhood  pretty  well  cleaned  out.  Why 
do  you  know  the  farmers  occasionally  have 
to  come  to  us  storekeepers  and  buy  butter. 
Put  qjite  a  bit  of  money  in  circulation  ?  Why 
I  should  say  so  ;  for  the  farmers  are  paid  by 
the  creamery  and  the  city  milk  men  at  least 
once  per  month." 

"  I  suppose  the  creameries  are  good  things 
for  the  storekeepers,  too?"  I  queried. 

"Indeed  they  are,"  replied  Mr.  Stewart. 
"  For  instance,  supposing  I  am  paying  20c. 
for  butter.  At  that  price  I  have  to  take  even 
what  is  not  worth  more  than  15c,  for  the 
farmer's  wife,  whom  I  only  paid  15c,  would 
leave  me  if  she  knew  I  had  paid  her  neigh- 
bor 5c.  per  pound  more.  Now,  if  they 
take  their  milk  to  the  creamery,  I  don't 
have  to  buy  their  butter.  Yes,  we  do 
have  some  peculiar  experiences  some- 
times. I  remember  one  fall  taking  some 
terribly  rank  butter  from  a  customer.  I 
kept  it  all  winter.  In  the  spring  this 
same  man  came  to  my  store  to  buy  but- 
ter, and  just  to  try  him  I  brought  up  the 
butter  he  had  sold  me,  not  acquainting  him 
with  the  fact  that  it  was  his  own  make.  He 
said  it  was  not  fit  to  eat,  and  refused  to  take 
it.  I  said  nothfng,  but  quietly  smiled,  and 
got  him  some  of  the  desired  quality.  The 
Patrons  ?  Oh,  they  never  bother  me.  There 
was  a  lodge  once  in  our  place,  but  it's  dead 
now.  At  that  time  some  of  them  came  to 
me  and  wanted  me  to  supply  them.  I  re- 
fused to  do  so,  and  asked  them  how  they 
expected  to  pay  cash  for  everything  if  now 
they  couldn't  all  pay  cash  for  such  things  as 
flour  and  salt." 

*        *        * 

"Well,  there's  not  many  apples  being 
shipped  from  this  point  just  now,"  said  a 
dealer  Tuesday,  "  although  a  good  many  are 
being  shipped  from  the  outside.  One  Chi- 
cago buyer  was  in  Toronto  this  week  who 
has  picked  up  3,000  barrels  west  of  here  for 
shipment  to  the  Windy  City.  There  are  not 
many  apples  being  shipped  to  England  from 
this  part  of  the  country,  although  I  believe 
quite  a  few  are  being  sent  there  from  Nova 
Scotia." 

Bystander. 
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H.  Boker  &  Co. 

ARE   FAMOUS   FOR  THEIR 
FINE   QUALITY 

RAZORS,  SCISSORS, 

AND 

POCKET  CUTLERY 


TRADE 


MARK. 


(TREE   BRAND) 


f 

EE  BRA1 

For  Sale  by  Leading  Wholesale  Houses. 

SOLDER. 

Half-and-Half  Solder. 
Plumber's  Solder. 

Refined  Metal  Solder. 
Triangular  Solder. 


We  guarantee  all  OUR   GOODS !     If  found 
unsatisfactory  can  be  returned  at  our  expense. 


Toronto  Smelting,""  Refining  Works 

92  and  94  Queen  St.  E.,  TORONTO. 

MIXED  PAINTS 


The 

Unicorn 

Brand 


TRADE    MARK 

Has  now  the  leading  reputation  for  purity 
and  durability  in  Canada. 
They  are  sold  all  over  the  Dominion. 
Manufactured  only  by 

A.  RAMSAY  &  SON,  MONTREAL 

ESTABLISHED  1842. 


Canada  Iron  Furnace  Co.,  Ltd, 

Manufacturers  of 

CHARCOAL  PIG   IRON 

MONTREAL. 

brand  "C.  |.  F." IDE  RMS 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO.  E,  DRUMMOND, 

Managing  Director  and  Treasurer 


the  "JERSEY"    Butter    Mould. 


Made  in  following  sizes  : 
X  lb.  Yz  lb.  i  lb.  2  lbs. 

This   mould  is  by  all   odds  the   most   satisfactory  in  every 
respect  on  the  market. 

The  square    shape  is  the  most    convenient   form    in  which 
butter  can  be  put  up,  both  for  packing  and  table  use. 

By  means  of  the  Screws  at  the  top  the   size  of  the  Mould 
is  adjustable,  and  exact  weight  can  be  arrived  at. 

The  Handle  and  Print  are  practically  fastened  to  the  Mould, 
and  still  easily  removed  for  cleaning  purposes. 

We  use  only  the  very  best  selected  white  maple,  thoroughly 
seasoned. 

Prices  Quoted  on  Application. 


Manufactured  by 


GHAS.  BOEGKH  &  SONS, 


TORONTO,    ONT. 


TO   THE    TRADE 


Targets. 

we  control  the  sale  ^    Hamilton,  Blue  Rock 

of  the  famous  •*  .     _  .    __ 

and  Expert  Traps 

Send  for  samples  and  get  our  prices.      Targets  well  packed  and  no 
second  handling.      Shipped  direct  from  factory  in  Hamilton. 


THE  BOWMAN  HARDWARE  and  SPORTING  GOODS  GO. 

HAMILTON,    ONT. 


BUCK 

DIAMOND 


FILE 
WORKS, 


21   Richmond  St.,  Philadelphia,  Pa. 

G-.  &  HI.  TBJ^RZlSTIETTV 

MANUFACTURERS   OF 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Knded  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  _  Lightning  Sawfiles. 

EVERY  OTHER    DESCRIPTION  OF  SAW   FILES. 


22 


HARDWARE 


IMPROVED  CAR-LIGHTING  SYSTEM. 

THE  progress  of  electric  car-lighting  in 
this  country  has  been  very  slow,  and 
but  few  trains  are  even  now  equipped 
with  this  method  of  illumination,  says  Age 
of  Steel.  In  the  days  of  early  experimental 
and  pioneer  work  in  this  field,  cars  were 
provided  with  individual  sets  of  batteries 
charged  at  terminal  stations.  But  it  was 
soon  found  that  the  change  of  batteries  re- 
quired at  the  end  of  each  trip,  and  the  lia- 
bility of  the  charge  becoming  exhausted  be- 
fore the  termination  of  the  journey,  made 
this  method  too  uncertain  and  troublesome. 
Presently  the  cars  were  supplied  with  bat- 
teries, which  were  charged  from  a  dynamo 
placed  in  the  baggage  car  and  driven  by  a 
steam  engine  supplied  with  steam  from  the 
locomotive  boiler.  This  worked  somewhat 
better,  but  it  had  the  grave  defect  of  being 
liable  to  drain  the  boiler  directly  of  steam 
required  for  traction  purposes,  and  often 
on  heavy  grades  the  dynamo  had  to  be 
stopped  in  order  to  keep  the  train  going. 
Besides  this,  the  installation  was  expensive, 
and  the  plant  occupied  room  in  the  baggage 
car  that  could  ill  be  spared.  The  dream  of 
electrical  engineers  was  to  drive  the  dynamo 
from  the  car  axle,  but  with  the  swiveling 
trucks  employed  on  American  railways  this 
method  of  driving  has  been  attended  with 
numerous  drawbacks,  although  it  has  been 
fairly  successful  with  the  rigid  trucks  used 
abroad.  The  prime  essentials  of  any  such 
system,  subjected  to  such  severe  conditions 
as  obtain  in  railway  practice,  are  sim- 
plicity, that  is,  ease  of  handling,  and 
economy  both  of  first  cost  and  operation. 
Lieut.  I.  N.  Lewis,  U.S.A.,  has  developed  a 
system  of  car-lighting  which  appears  to 
possess  all  the  elements  of  a  successful  com- 
mercial apparatus.  The  details  of  the  system 
cannot  yet  be  given,  owing  to  patent  office 
exigencies,  but  it  consists  essentially  of  a 
dynamo  driven  from  the  car  axle,  supplying 
current  to  a  set  of  storage  cells,  which  fur- 
nish current  while  the  train  is  stopped,  and 
at  all  other  required  periods. 


SERVICEABLE  AND  CHEAP  JACKS. 

THE  accompanyingcutsare  illustrations 
of  a  couple   of  styles  of  wagon  jacks 
which  H.  S.  Howland,   Sons   &  Co. 
are  placing  upon  the  market.     The  "Daisy" 


it  will  raise  1,200  pounds.  The  "Victor," 
which  is  shown  in  two  different  positions, 
is  made  entirely  of  iron  and  will  raise  1,600 


lbs.     Its  weight  is  only  eight  pounds.     It  is 
claimed  that  these  jacks  are  unusually  com- 


plete and  serviceable.  Another  merit  they 
have  is  that  of  cheapness,  which  counts  for 
a  good  deal  in  this  day  and  generation. 


f£l>tiuW1.*i.oani. 


is  made  entirely  of  hard  wood,  with  the  ex- 
ception of  the   bolts   and  guide    bars,  and 


TO  PREVENT  BOILERS  CORRODING 

Some  additional  evidence  is  reported  in 
the  foreign  journals  of  the  success  of  the 
method  announced  a  while  ago  for  preserv- 
ing steam  boilers  against  pitting  and  corro- 
sion. This  is  accomplished  by  fixing  elec- 
trodes in  the  boilers  and  sending  period- 
ically currents  of  electricity  through  them, 
under  definite  conditions,  adjusted  and  con 
trolled  by  automatic  action.  When  the 
current  is  passing  from  the  anodes  sus- 
pended in  the  boiler,  to  the  shell,  hydrogen 
is  liberated  on  the  shell  and  tubes,  and 
oxygen  on  the  anodes ;  then,  by  means  of 
the   depolarizing    apparatus    the    action    is 


changed,  most  of  this  hydrogen  and  oxygen 
recombining,  with  the  result  that,  during 
the  first  period,  the  hydrogen  performs  two 
distinct  functions— first,  it  disintegrates  me- 
chanically, by  its  volume,  the  scale  formed 
on  the  shell  and  tubes ;  and,  second,  some 
of  the  hydrogen  combining  chemically  with 
the  oxygen  of  the  oxide  of  iron  on  the  shell 
and  tubes  reduces  this  oxide  to  metallic 
iron,  thus  doing  away  with  the  oxidation  of 
the  boiler  without  wearing  away  the  metal. 
The  secondary  action,  in  a  word,  is  to  facili- 
tate the  disintegration  of  the  scale,  hasten 
the  mechanical  action  of  the  hydrogen  in 
bursting  it  off,  and  prevent  polarization  of 
the  shell  and  tubes — oxidation,  it  is  well 
known,  not  being  able  to  take  place  in  the 
presence  of  hydrogen  gas. 


1. — Chollv  Litewaite— Aw,  let  me  have  five  cents' 
worth  of  chestnuts,  please. 


2. — Chestnut  Vendor — No  changa. 
me  getta  some. 


Minda  de  standa; 


3. — Miss  Van  Hauser  —  Why,  how  do  you  do,  Mr. 
Litewaite?  I  had  no  idea  you  were  in  business 
for  yourself.  Let  me  have  ten  cents'  worth 
roasted,  please. 
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CHAINS 


Coil,  7  sizes,  Trace,  Halter,  Tie  Weights  and 

Tieont,  Post,  Heal  and  Cow  Ties,  Evener  Chains,  etc. 


The  B,  Greening  Wire  Co.,  Ltd. 

Write  for  Catalogue.  HAMILTON.    CANADA. 


0*o°»"E  *^    JOSEPH  RODGERS  &  SONS, 


Limited. 


MANUFACTURERS    OF 


Pocket  and  Table  Cutlery,  Scissors,  Razors,  Erasers,  Etc. 

These    goods    have    fully    maintained    their    reputation    as    the    best    cutlery    in    the    world    for    over 

ONE    HUNDRED   AND  FIFTY  YEARS. 

Any  Infringements  of  our  Name  and  Corporate  Mark  will  be  promptly  prosecuted. 

Sole  Agents  for  Canada, 

JAMES  HUTTOIM  &  CO.,  -  -  Montreal 


Montreal,    Feb.   6th,    1894. 

To  the  Stove  and  Heater  Trade  : 


We  are  about  moving  our  works  to  the  most 
modern  plant  in  Canada,  at  St.  Henry,  near 
Montreal.  Our  New  Catalogue  will  be  ready 
early  in  March,  when  our  travelers  will  be  on  the 
road  with  a  full  line  of  Stoves,  Hot  Water  Heat- 
ers, Soil  Pipes  and  Fittings,  and  other  lines  that 
we  make.  Kindly  wait  their  arrival,  as  we  have 
the  very  lowest  prices  and  best  goods. 

Yours  respectfully, 

The  Wm.  Clendinneng  &  Son  Co.,  Limited, 

Stove  Manufacturers  and  Founders, 

Montreal    and   St.    Henry,   Que. 
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NO  USE  FOR  SLOW  MEN. 

IN  the  second  of  a  series  of  articles  by  a 
noted  writer  on  "  How  to  Get  On  in 
the  World,"  says  a  contemporary,  edu- 
cation is  considered  as  a  factor  in  success. 
It  used  to  be  the  case,  says  the  writer,  that 
young  men  as  they  grew  up  took  their  places 
according  to  natural  endowment,  the  gifted 
entering  into  the  higher  and  more  remuner- 
ative occupations,  while  the  less  gifted  took 
up  the  humbler  callings.  Then  there  was  a 
disposition  to  stay  on  the  level  where  one 
found  one's  self  ;  now  there  is  a  disposition 
to  rise.  All  this  is  in  a  measure  true,  but 
talent  and  training  are  changing  places. 
There  is  relatively  less  room  for  what  is 
called  talent,  and  more  for  education  ;  I 
mean  that  the  educated  man  now  does  a 
great  part  of  the  work  that  used  to  be  as- 
signed to  men  of  special  gifts 

Accuracy,  finish,  proportion,  convenience, 
adaptation,  enter  nearly  all  that  is  done- 
features  of  work  that  can  be  rendered  only 
by  men  of  training. 

Commerce  and  trade  are  now  complex 
affairs.  In  former  days  a  man  put  up  a 
sign,  bought  his  dry  goods  or  groceries, 
marked  them  with  a  certain  per  cent- 
of  profit,  and  sold  them  soon  or  late,  as  hap- 
pened. To-day  he  must  know  the  markets 
of  the  world,  and  conduct  his  business,  even 
though  it  be  a  moderate  one,  from  an  induc- 
tion drawn  from  a  multitude  of  conditions, 
not  the  least  of  which  is  competition.  The 
strong  point  in  competition  is  brains,  or  the 
ability  to  look  broadly  and  closely  at  things  ; 
and  this  can  be  done  only  by  thoroughly 
trained  minds.  One  of  the  main  reasons 
why  one  man  goes  down  before  others  in  the 
competitions  of  business  is  that  he  is  out- 
thought  and  out-planned.  The  result  fol- 
lows not  because  the  better  man  desires  to 
crush  him,  but  as  a  natural  result.  No  pro- 
vision is  made  in  the  race  of  life  for  slow 
runners  ;  the  swiftest  will  reach  the  goal 
first,  and  he  is  under  no  obligation  to  wait 
for  the  slow.  It  is  difficult  to  find  a  place  in 
the  workshop  of  human  life  where  education, 
and  trained  faculties  are  not  required  ;  and 
it  is  useless  for  a  young  man  even  to  raise 
the  question  how  he  shall  get  on  in  the 
world,  without  first  securing  the  greatest 
possible  amount  of  training.  Little  edu- 
cation— little  success  ;  this  is  true  all  the 
way  through. 

By  education  I  do  not  mean  the  accumu- 
lation of  knowledge.  One  may  know  a  great 
deal,  and  yet  not  be  educated.  By  educa- 
tion, I  mean,  rather,  such  training  of  the 
faculties  by  study  that  they  become  strong, 
pliant,  quick,  comprehensive  in  grasp,  and 
able  to  see  things  on  all  sides.  The  oppo- 
site conditions  are  slowness,  stiffness,  in- 
ability to  hold  to  a  point  intelligently,  or  to 
yield  it  when  the  time  comes,  narrowness  of 
range,  and,  worst  of  all,  ignorance  of  these 
defects  and  faults.  It  is  just  as  true  that 
these  can  be  overcome,  and  the  former  quali- 


ties secured  strength,  pliancy,  alertness, 
breadth,  intelligence,  as  that  the  hand  of  a 
pianist  can  be  trainer)  to  do  its  work.  But 
there  is  no  way  by  which  the  qualities  can 
be  gained  except  by  a  long  and  continuous 
process  of  study.  It  does  not  greatly  mat- 
ter what  one  studies,  if  one  only  studies 
well.  Anthing  that  makes  the  mind  strong, 
pliant,  quick,  comprehensive,  broad,  and 
responsive,  will  answer,  although  it  is  better 
that  the  studies  should  be  useful  and  con- 
genial. 

Count  no  hour  or  year  wasted  that  is 
spent  in  helping  you  to  get  possession  of 
yourself  and  your  faculties.  What  you  need, 
in  order  to  win  any  sort  of  success  in  any 
kind  of  work,  is  a  trained  mind— the  ability 
to  think  quickly,  steadily,  accurately,  and 
broadly. 

Bring  your  mind  into  such  a  condition  as 
this:  Put  behind  it  good  health,  a  strong 
will,  and  a  nob'e  ambition,  and  there  is  little 
doubt  whether  you  will  get  on  well  in  this 
good  country  of  ours. 


trough,  square  pipe,  etc.  Each  machine  is 
supplied  with  six  half-round  lormers.  These 
machines  have  been  thoroughly  tested  in 
different  shops  and  are  giving  goo  1  satisfac- 
tion. No  tinshop  is  complete  without  them, 
and  they  pay  for  themselves  in  one  year. 
The  machine  weighs  about  500  pounds. 


IMPROVED  CORNICE  BRAKE. 

•"PHE  Double  Truss  Cornice  Brake, 
handled  exrlusively  in  this  country 
L  by  M.  &  L.  Samuel,  Benjamin  &  Co., 
is  already  being  actively  enqu  red  after. 
About  100  were  sold  in  the  Dominion  last 
year,  but  sales  this  year  are  expected  to  be 
larger  in  consequence  of  the  improvements 


SELLING  THROUGH  AN  AGENCY. 

IT  is  now  announced  that  the  river  and 
railroad  coal  operators  in  the  Pittsburg 
district  are  considering  a  pr  'position  to 
end  the  rate  war  in  the  competitive  markets 
and  restore  prices  to  something  like  a  reason- 
able basis  by  selling  all  coal  through  one 
agency.  This  plan  is  being  urged  upon  the 
coal  trade,  and  some  operators  seem  to  favor 
its  adoption,  but  it  is  doubtful  whether  it  can 
be  made  a  success.  The  same  thing  has 
been  tried  in  numerous  other  lines  with  no- 
thing like  complete  success,  and  in  many 
cases  with  absolute  failure.  The  first  ques- 
tion that  comes  up  is  in  regard  to  the  share 
each  shipper  should  get  out  of  the  total 
trade.  The  smaller  ones  are  very  liable  to 
believe  that  the  larger  concerns  are  getting 
the  lion's  share  of  trade.  A  number  of  firms 
in  any  industrial  line,  on  making  an  agree- 
ment to  dispose  of  all  product  through  a 
central  igency,  do  not  equalize  the  cost  of 
production  in  all  the  establishments  included. 
Therefore  in  supplying  the  market,  through 
a  central  agency,  the  cheapest  product  has 
the  advantage  and  is  apt  to  be  soonest  dis- 
posed of.  The  plan  of  selling  through  an 
agency,  like  many  other  methods  of  sus- 
taining prices,  is  severely  tried  in  times  like 


that  have  been  made  since  then,  whereby 
the  brake  is  heavier  and  stronger  than  here- 
tofore, with  front  leaf  balanced  by  ball 
weights,  new  clamping  device,  etc.  Extra 
set  screws  are  also  being  used  to  hold  the 
top  leaf,  thereby  making  it  rigid.  It  is 
claimed  that  the  machine  will  now  do  the 
work  of  an  iron  brake  in  every  respect,  and 
yet  costs  but  about  one-third  the  price.  It 
is  built  of  good,  sound  maple,  thoroughly 
seasoned  ;  the  leaves  are  all  double- 
trussed  and  faced  with  steel  plates  planed 
straight  and  true;  the  clamping  device, 
hinges,  quadrant  gauge,  etc.  are  all 
made  of  malleable  iron,  and  all  parts  are 
adjustable;  it  takes  in  sheets  8  ft.  2  in.  long 
and  forms  24-gauge  iron  or  lighter,  without 
springing;  it  splits  the  sheets  and  forms  the 
iron  on  the  same  principle  and  with  the 
same  speed  as  iron  brakes  ;  makes  moldings 
of  all  kinds,  ridging,  valleys,  gutters,  eave- 


the  present,  and  has  been  found  wanting. 
In  the  case  of  the  plate  glass  manufacturers, 
a  central  selling  agency,  not  long  since, 
was  abandoned,  as  it  failed  to  hold  up  a 
falling  market. 

In  one  instance  very  recently  brought  to 
public  notice,  coal  operators  formed  a  selling 
agency  more  than  unsatisfactory.  A  gentle- 
man well  known  as  the  attorney  for  several 
leading  coal  companies  in  the  Kanawha  and 
New  River,  W.  Va.,  regions  states  that  the 
agency  which  has  been  handling  a  large 
amount  of  the  coal  of  those  regions,  is  mak- 
ing the  greater  part  of  the  profit.  It  is 
stated  that  this  agency  practically  depends 
upon  the  capital  of  the  operators  and  re- 
ceives far  better  returns.  In  this  case  the 
agency  holds  the  trade  by  practically  con- 
trolling transportation,  a  feature  which 
would  not  be  present  if  the  Pit  sburg  opera- 
tors attempted  something  in  the  same  line. — 
American  Manufacturer. 
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You  Lose  More  Than  We  Do 


If  you  do  not  buy  a  copy 
of  '  Ideas  for  Hard- 
ware Merchants "  at  50 
cents 


JUST  HALF  PRICE 


•    • 


Starting  a  Hardware  Store. 

What  Hardware  Dealers  May  Sell. 

System  in  the  Store. 

The  Holiday  Trade  in  Hardware. 

The  Parable  of  a  Foolish  Trader. 

More  About  Advertising. 

The  Value  of  Price  Lists. 


CONTENTS= 

Behind  the  Desk. 
Ratio  of  Stock  Expenses  to  Sales. 
The  Use  of  a  Store  Window. 
The  Succebsful  Merchant. 
Cordiality  Between  Competitors. 
The  Commercial  Value  of  a  Smile. 
Books  for  Hardware  Men. 


Hints  about  Inventing. 
Retail  Advertising. 
John  Jones,  Jr. 
Business  Education. 
The  Other  Half. 
Cash  or  Credit  ? 

Etc.,  Etc.,  Etc. 


On  receipt  of  Fifty  Cents  this  valuable  work  will  be  forwarded  you, 
postage  prepaid.     Edition  limited. 


The  J.  B.  McLean  Publishing  Co. 

1 0  Front  Street  East 

Toronto, 
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TELEPHONE    1780. 


J.  H.  FARR  &  CO.  mols  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,  Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 
8  to  1 6   MORSE   STREET,        -        -        TORONTO       ONT. 


For  Iron  Fencing, 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of  Hot    Pressed 
Nuts,  Square  and  Hexagon 


THOS.  FIRTH  &  SONS,  Ld. 

Best  Crucible  Cast  Steel , 

STEEL,  PEECH&TOZER,Ld. 

Bessemer  Steel, 

Open  Hearth    Steel. 


Agents, 

James  Hutton  &  Co. 

MONTREAL. 


CURRENT    MARKET    QUOTATIONS. 


METALS. 


Tin. 

Uamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  21,    i22 
Straits "     ....  20},  21 

Tin  Plates—  Charcoa I  Plates,  Bright. 

M.L.8.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes $5  50  $5  75 

I.X.,  "  6  75    7  00 

I.X.X.,        "  8  00    8  25 

Raven  &  P.D.  Grades— 

I.e.,  usual  sizes 4  00    4  25 

I.X.,  "  5  00    5  25 

I.X.X.,        "  6  00    6  25 

I.XXX.,     "  7  00    7  25 

D.C.,12}xl7         3  75    4  00 

D.X., 4  75    5  00 

D.X.X.        "  5  75    6  00 

Note. -Other  brands  might  be  shaded 

by  25c.  per  box. 

Coke  Plates— Bright 

Bessemer  Steel — 

I.C.,  usual  sizes    3  50    3  75 

I.C.,  special  sizes 3  75    4  00 

Note.—  Round  lots  of  14x20  might  be 

purchased  of  25c.  box 

Charcoal  Plates — Terne. 

Dean  or  J.G.  Grade — 

I.C.  20  x  28, 112  sheets 7  25 

I.X.  Terne  Tin 9  25    9  50 

Old  process  I.C 13  00 

"  "      I.X 16  0C 

Charcoal  Tin  Boiler  Plates. 
0  oklev  Grade—  Per  lb. 

.X.X.",  14x56,  50  sheet  bxs  ) 

14x60,  "  y  6}c,    7c 

14x65,  ) 

Tinned  Plates 

12x30  up  to  24  gauge 61    6} 

26        "     6}    7 

28        "     7J    7} 

Iron  and  Steel. 

Base  Price 

Common  Bar,  per  100  lb    ..  $1  95    

Refined     "              "            ..    2  35  2  65 

Horse  Shoe"          "             ..    2  60  2  75 

Band               "           "              ..     2  50  2  60 

Hoop              "            '            2  60 

Swedish         "          "            ..     4  00  4  25 

Sleigh  Shoe  Steel 2  50 

Tire  Steel    3  00  3  25 

Machinery 2  75  3  00 

Cast  Steel,  per  lb   0  10  0  14 

Russian  Sheet       "       0  10 J  0  11 

Tank  Platesl-5  and  thicker    2  00  2  25 

Roller  Rivets 4  50  5  00 


Boiler  Tubes. 


l-inoh 
-inch 


101c 
13* 


Sheet  Iron, 

1  to  20  gauge  2},  3 

22  to  24      "  21,  2| 

26  "  2J,  21 

28  "  2J,  3 

Canada  Plates. 

Alldull 2  65 

}  polished 2  75 

All  Bright  2  90 

Iron  Pipe. 

Wrought  62$  and  5p.c.  to  65  p.c. 
Galvanized,  40  to  40  and  5  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  50  and  10  to 
60  per  cent. 

Galvanized  Iron. 

Adams — Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 5,   51 

26gauge,  "       51, 5} 

28     "  "       5},  of 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5,51 

26  gauge,  "         51,54 

28      "  "         5},  5} 

Note — Cheaper  grades  about    \  cen 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb . 
5-16 
7-16 

y» 


Trace 


6    6 

•  4f 

•  41 

•  *i 

•  3J 


3-5 

3 

4* 
4 
31 
3 

n 

90 
2  70 

0  50 


1  19 


Steel  Boiler  Plate. 


\  inch  $2  45 

IP    "      2  35 

<i      "     ndthioke* 2  25 


"      2i 

"      ....2  4-5 

per  doz.  pairs    $3  60    5 

German  coil,  per  100  ft    1  65    2 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 
doz  yards 0  20 

Copper — Ingot. 


English  B.  S  ton  lots  0  11|  0  12 

Lake  Superior  0  12}  0  13 

Bolt  or  Bar. 

Cut  lengths,  round,  J  to  ?  in  .$0  22  $0  25 
"  round  &  square 

1  to  2  in 0  20    0  23 

Vote—  Complete,  lengths  abou    <if  teen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

Ontinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60  $0  15    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  16    0  17 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
3  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 
4x6ft,  25to301bea,  perlb..  0  18    0  19 
35  to  45      "         "       ..  0  16    0  17 

"       50  lb  and  above  per  lb  0  15    o  15* 
Boiler  &  T.  K.  Pitts. 

Plain  Tinned   perlb 0  21 

Spun         "  "         o  25 


Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  20  0  21 

27  to  30      "      ..  0  23  0  25 

30  and  up 0  26  0  28 

Sheets,  hara-rolled  2x4  ft. . .  0  21  0  23 

Zinc  Spelte   . 

Foreign,  per  lb 0  04|  0  05 

Domestic    "     0  041  0  04j 

Zinc  Sheet. 

5  cwt  casks 0  051  0  05| 

Part  casks 0  05}  0  05} 

Lead. 

Imported  Pig.  per  lb 0  03    0  031 

Domestic  "      0  03 

Bar,  1  pound 0  94} 

Sheets,  21  lbs,  sq.  ft,  by  roll  0  04}  0  04} 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  041  0  04} 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note — Cut  lengths,  net  price  ;  ton  lots 
25  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  7}c. 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  15    0  16 

Standard  0  14    0  15 

Wire 0  17    0  19 

Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's.perlb  $0  12    0  12} 

Other  makes"    Oil    0  12 

White  Lead. 

Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  cwt  5  00 

No.  1  Do "  4  75 

No.  2  Do "  4  50 

No.3  Do "  4  25 

Prepared  Paints. 
(In  1,  }  and  1  gallon  tins.) 

Pure,    per  gallon $105 

2nd  qualities    "      0  90 

Barn(inbbls) 0  80      0  90 

Colors  in  Oil. 

(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre   0  06 

French      "        0  05 

Marine  Black   0  09 

"         Green   0  09 

Chrome    "        0  08 

French  Imperial  Green 0  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.owtl  35  1  40 

"      (J.F.L.S.)"  "            2  75 

"      Roval         "  "  1  10  1  15 

Venetian  Red,  (best)    "  "  1  80  l  90 

English    Oxides    per  cwt  3  00  3  25 

American      "     )      „        „  1  2g  j  90 
Canadian    "J 


Paris  Green,  perlb  0  13}    0  15 

Burnt  Sienna,  pure,  per  lb 0  08} 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  alack  "      0  09 

Chrome  Yellows  "      0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greens  "      o  12 

Golden  Ochre o  03} 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  69 

Extra        '  "        0  90 

Brown  Japan  "       o  65 

Brown  Japan,  Turpentine  p.  gal.  0  85 

No.  1  Carriage  "         l  30 

Gold  Size  Japan  "    I  00  1  20 

Pure  Orange  Shellac "      195  2  05 

Hard  Oil  Finish         i  30 

Oil  Shellac  i  40 

White  Shellac  2  25 

Linseed  Oil  (in  bbls) 

Raw,    per  gal  0  60    0  62 

Boiled        "       0  63    0  65 

Turpentine  (in  bbls) 
Selected  Packages,  per  gal    0  48     8  60 

Castor  Oil. 

Best,  perlb 0  07J    0  08 

Cod  Oil. 

Cod  Oil,  per  gal 0  50    0  51 

Glue  (in  bbls) 

Common,  broken    0  10    Oil 

French  medal  0  11    0  13 

Cabinet - 0  13    0  15 

White,  extra 0  16    0  18 

Gelatine 0  20    0  30 

Strip 0  16    0  17 

Coopers 0  17    0  19 

Liquid  Glue— F.  LePage's,  dis.  20  to 
25  per  ct.  off  list;  Munn's,  dis.  25  to  30 
per  cent,  off  list. 


HARDWARE. 

A  m  munition —  Cartridges . 

Rim  Fire  Fistol,  dis. 40  to  45  p.c.  Amer 
Rim  Fire  Cartridges,  Dom.  50  and  6. 
Rim  Fire,  Military,  net  list,  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  p.c. 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.     B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded   Shot   Shells,     "  Trap  "    and 

"  Dominion  '  'grade,  10  p.e 
Shot. 
Canadian,  common,  15  per  cent. 

Wads.— Baldwin's. 

per  lb 
Best  thick  white  felt  wadding, 

in  }lb.  bags 1  00 

Best  thick  brown  or  grey  felt 

wads,  in  }  lb.  bags 0  70 

Best  thiok  white  card  wads,  in 

boxes   of   500    each,    12   and 

smaller   gauges 0  99 

Best  thick  white  card  wads,  in 

boxes  of  500  each,  10  gauge 0  35 

Best  thick  white  card  wads,  in 

boxes  of  500  boxes,  8  gauge 0 
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Thin  card  wads  in  boxes  of  1000 
each,  12  and  smaller  gauges...    0  20 

Tbin  card  wads  in  boxes  of  1000 
each,  10  gauge 0  25 

Thin  card  wads  in  boxes  of  1000 
each,  8  gauge 0  45 

Chemically  prepared  black  edge 
grey  cloth  wads,  in   boxes  of  p.  M 
250  each- 
Hand  smaller  gauge 0  65 

9  and  10  gauge 0  75 

7  and  8  gauge 0  90 

5  and  6  gauge 1  10 

Superior    chemically   prepared 
pink    edge,    best  white  cloth 
wads,  in  ooxes  of  250  each — 
11  and  smaller  gauge 1  15 

9  and  10  gauges 1  40 

7  and  8  gauges 1  65 

5  and  6  gauges 1  90 

Anvils 

Per  lb 0  10    0  12$ 

Anvil  and  Vice  combined 

each 4  50 

Augers. 
Gilmour's,  discount  50  per  cent 
Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole,  Vaughan's,  each    1  35    1  60 
Excelsior,  Jennings',   discount  50  pei 
cent. 

Awls. 

Sewing  per  gross 0  65    1  59 

Pegging,  "  ...    0  65    1  25 

Brad,  ....     0  85    1  60 

"  handled  "        ...      3  60    7  3C 

Saddlers'  "         ....     0  45    1  60 

Awl  Hafts. 

PatentPeg,  per  gross I  7  25    8  00 

"    Sewing,         "  J 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box   6  00  12  00 

Axle  Grease. 

Per  gross  6  50  14  00 

Bath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,  discount,    35  to  40  pc.  off  Re- 
vised list. 
Steel  Clad  20  p.o.  dis. 

Bells—  Band, 
Brass,  60    to  66§. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 

Farm. 
American,  eacn 2  00    5  00 

House 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz     3  35    4  75 

Moulders'    "      7  50  10  00 

Blacksmiths'   discount   35,40  per  cent 

Belting. 

Agricultural,  50  per  cent. 
No.  1,  leather,  dis.  40  &  5  per  cent. 
Best,  ditto,  30  to  33^  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits — Auger. 
Gilmour's  dis  60  per  cent. 
Excelsior,  discount  60percei.„. 
Rockford  Common,  60  and  10  to  65  p.c 

"       Perfection,  50  and  10  per  c. 
Jenmng's  Gen,  net  list  to  ■>  p.  cent  dis 

Car. 
Gilmcur's,  47$  to  50  percent 

Expansive 
Clark's,  15  per  cent. 
Excelsior,  10  percent. 


Gimlet 

Clark's,  per  doz 0  65    0  90 

Diamond,  Shell  "       100    150 

Nail  and  Spike,  per  gross    2  25    5  20 
Blacking,  (Catchpole's). 

No.  1,  Egyptian  Blacking 9  00 

"2,  ^'  "  4  50 

Blind  Boilers. 

Annex    per  doz.     1  25    1  75 

Mascot    "  1  35    1  85 

Erminie  "  1  12    1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  70. 
Tire,  dis   60  to  60  and  10  per  cent 
Stove,  dis., 45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  70  to  70  and  10  per  cent 

Boring  Machines. 

Complete,  with  Augers,  ea.    5  00    7  5C 

Braces. 

Barber's   6  00    7  75 

Barber's  Ratchet 10  00  11  00 

Farmers' 2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Sh  elf . 
Japanned  Canadian,  per 

doz.  pairs 0  50     3  40 

Berlin  Bronze  Cana'n  0  85    3  20 

Broilers. 
Light,  dis.  65  to  67$  per  cent. 
Reversible,  dis.,  65  to  67$  per  cent. 
Vegetable,  per  doz,,  dis.  37$  per  cent 

Henis,No.8        "      6  00 

"    No.  9        "      1  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz    500    4    23 

Butts — Brass. 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  <ind  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis. 65  &  10  to  70  pc. 
Loose  Pins,  "    65  &  10  to  70  p.c. 
Berlin  Bronzed,  dis.  70.  70  and  5  per 
cent. 

Gen  Bronzed,  per  pair  0  40    0  65 

Can  Openers. 

Acme,  per  gross   9  00    10  00 

Sardin    Scissors,  per  doz.    3  75      4  50 
Card. 

Horse,  per  doz 0  60    100 

Carpet  Stretchers. 

American,  per  doz 100    150 

Bullards  "      6  50     

Carpet  Sweepers. 

Bissell,  per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz ?9  00 

Grand  Rapids,       "       30  00    33  00 

Cartridges — See  Ammunition . 
Castors. 
Bed,  new  list,  dis.50pc.  )  to  50  and  5 
Place  dis.50pc   )     per  cent. 

Cattle  Leaders. 

No  31  and  32,  per  gross 8  50  1125 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  1  10 

Queenston      "  1  10 

Napanee         "  1  10 

Chalk. 
Carpenters'  Colored,  per 

gross  0  45    0  75 

White,  lump,  per  cwt  0  60    0  65 

Red 0  05    0  06 

Crayon,  per  gross  0  14    0  18 

Chisels — Socket,  Framing  and  Firmer 
American, dis  70  per  cent. 
Canadian,  dis   35  per  cent. 

Tanged  Firmer  per  doz 0  85    4  00 

Churns 
Daisy,    dis.  from   factory  60  and  2V4 
per  cent.    From  stock  60  per  cent. 


Clamps. 

Judd's,  dis.  20  p.c. 

Stearns, per  doz S  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 135 

No  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  $  p.c 

Cradles,  Grain. 
Canadian,  discount  25   o  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list; 

dis.  40  per  cent. 
Hart  Mfg.  Co.,  (bolt  dies)  (Amer.  list) 
dis.  25  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 2  0 

Coil,    perdoz 0  88    160 

English,     "      ....    2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  per  doz 16  00  51  51 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37$  to  40  per  cent. 
Standard,  dis.  47$  to  50  p.  c. 

Elbows — Stove  Pipe 
$1.00  to  &2.65  per  doz. 

Fawcets. 

Cork  Lined,  per  doz 0  30    Hi 

Wine,  per  doz 1  30    2  25 

Star,         "        2  80    3  90 

Fenns  Corkstops,  No  9.  p.doz   170 

Petroleum,  per  doz   4  50    6  50 

Files  and  Rasps. 
Kearney  &  Foote's  discount  Am.  List 

57$  to  60  per  cent. 
Black  Diamond,  50  &  5  per  cent,  dis 

to  50  and  7$  Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Toronto  File  Co..  50  and  10  to  60  p.c, 

Amer.  list 
Jowitt's, dis. Can.  list, 25pc.  to  27$  p.c. 
Globe  File  Co.'s  disc.  60  per  cent. 
Horse    Rasps,    Kearney   &  Foote's  dis 

Am  list,  50  p.c.  to  50  and  10  p.c. 
Horse  Hasps,  dis.  45  p.c.  Amer.  Hellers 
Horse  Rasps,  Spencer's,  dis.  Can.  list 

40  p.c. 
Horse  Rasps,  Toronto  File  Co.,  50  and 
10  p.c,  Amer.  list. 

Fluting  Machines. 

Each  0  60    2  00 

Forks. 
Hay, Manure,  etc, dis. 40  to  45  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  57$  to  60  per  cent. 
Shepard's     Lightning,  dis.    50   to  50 
and  10  p.c 

Fruit  Presses. 

Hems'    perdoz 4  00 

Enterprise, discount  lOp.c 
Shepard's  Queen  City,  dis.  15  p.c: 

Fry  Pans. 
Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  etc. 

Stanley's,  dis. 50,  55 p.  c. 

Wire  Gauges 

Winn's  Nos.  26  to  33,  each     1  65     2  40 

Glass. 

Window. 

Box  Price. 

Double 
Star.  Diamond 

Size  Per         Per       Per       Per 

United         50  ft      100  ft.     50  ft.  100  ft 
inches 

16  to  25      1.20-25  2.40        1.75 

26  to  40  1.40  2.70       2.00 

41  to  50  3.10  4  50 

57  to  60  3.40  5.00 

61  to  70  3.70  5.60 

71  to  80  4.10  6.25 

81  to  85  4.50  7.00 

86  to  90  8.0o 

91  to  95  9.0(i 

96  to  100  10.00 


Pilkington. 
[Discount  10  p.c.  off  for  box  lots,  and 
10  and  5  for  10-box  lots.] 
Ordinary, 
st  break  $3  65 


2nd 
3rd 
4  th 
5th 
6th 
7th 


3  90 

4  60 

4  95 

5  40 
5  90 
0  50 


Picture  Glass 
Pilkington's  ordinary. 
1st  break  4    0 


2nd 
3rd 
■<th 
5ih 

6  th 

7  th 


4  70 

5  40 

5  90 

6  50 

6  90 

7  70 


0  25  0  30 


3  50 

1  80 

2  50 


Gas  Fittings  and  Staple  Brackets. 

Jas.  Barwell.  Toronto— Dis.  20  to  25  p. 
c,  free  of  du*y.  Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each    0  30    0 

Enamelled"      0  55 

Grindstone   Fixtures. 

P.  S.  &W.,  perdoz    3  88    4  26 

Hammers — Nail. 
Maydole's   net  list  to  5  per  cent.  dis. 
Can.  discount  25  to  27$  p.c 
Tack. 

Magnetic,  per  doz  1  10    1  50 

Sledge 

Canadian,  per  lb 0  12$  0  13 

Ball  Pean. 
English  and  Can.,  per  lb 
Handles. 

Axe       perdoz 00 

Store  door    "    1  00 

Chest,  per  doz  pairs 040 

<7At's«/. 

Firmer       per  gross 3  00    450 

Socket  Firmer  "        325    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  35  per  cent,  to  40  n  c 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.  c 

Saw. 

American,  per  doz 1  00    1  25 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  8C 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 
Lanes,  45  to  47^4  p.c.  dis 

Hatchets. 
Can.,  dis  40  to  42$  p  c. 

Hinges. 
Blind,  Parker's, dis.  60  to  60  and  10  p.c. 
"    Shepard's  Noiseless,  dis.  60  p.c! 
"    Buffalo,  dis  60  to  70  p.c. 
Light  T  and  strap,  dis  62$  to  65  per 

Heavy,  per  lb 0  5    0  05} 

Screw  hook  and  hinge — 

6  to  10  in.,  per  set    0  00    0  04J 

12  up  "         0  CO    0  03J 

Perdoz.  sets 

Screw,  Eureka  1  13    i  80 

Gate,  Clark's 1  50    2  20 

"      Shepard's,  dis  50  to  60  p.c. 

Per  doz.  pairs 

Spring    150    3  50 

"    Shepard's  Samson    1  75    1  9c 
Hoes. 
Garden,  Mor  ar,  etc.,  discount  40  to 
45  por  cent. 

Planter  doz  4  00    5  Ot 

Hooks —  Cast  Iron 

BirdCage,    perdoz  0  50    1  1( 

Clothes  Line,    "         0  27    0  63 

Harness,  "         0  72    0  88 

Hat  and  Coat,  per  gross..    100    3  00 

Chandelier    perdoz    0  50    1 

Wrought  Iron. 
Wrought    Hooks   and    Staples,   Can 
dis.  40  and  5  to  40  and  in  per  cent 


NEW  ARRIVALS 


30  Cases CUTLERY 


AND  GUNS 


ALL  NEW  GOODS. 

Finest  Finish.  Best  Value. 


NEW  ARRIVALS 


20  Casks  Cattle 
and  Trace 


CHAINS 


10  Tons  Coil  Chain. 


Five  Cars  Window  Glass, 


Bowman,  Kennedy  &  Co.,  London,  Ont 
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HARUWAKt. 


Wrought  Hooks  and  Staples,  Amer- 
dis.  75  and  10  to  80  per  cent. 
Wire. 
Hat  and  Coat, dis.  5o  to  60  p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.  50  to  55   per 
cent. 

Horse  Nails 
Canadian,  dis.    65  to  70 

Horse  Shoes, 
F.O.  B.  Toronto  &  Hamilton  —  $3  80 
Snow,       "  "  ...    3  90 

F.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  Picks. 

Star, perdoz 3  00   3  25 

Kettles. 
Brass  spun,  7}  per  cent.  dis.  off  new 

list. 
Copper,  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 
American,  60  and  5  to  60  and  10  p.c 

Keys 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am  per  gross 1  60    4  75 

Knobs. 
Door,  japanned,  and  N.  P.,  85  to  3  00 

per  doz. 
Bronze,  Berlin,  per  doz  ..    2  75    3  25 
Bronze  Gem,        "        ....     6  00    9  00 
Sava  "         ....    8  75  10  00 

Shutter    porcelain,  F    & 

L   screw,  per  gross $1  30    4  00 

Knives. 
Clauss,  bread,  cake  and  paring  knives 
$7.20  per  doz.  nett. 
Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
(Galvanized,  1  87    3  85 

King,  wood,  "  2  75     2  90 

"       glass  '  4  00    4  50 

All  glass,  '  1  20    1  30 

Lines. 

Pish,    per  gross  105    2  50 

Chalk,         "  1  90    7  40 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &  Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  percent,  27}  per  cent,  to 
30  per  cent. 

Padlock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17}  per  cent 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs', hickory      "  1  25    3  75 

Lignum  Vitae,  "         3  85    5  00 

Caulking.each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis.  17}  to  20 
per  cent.  dis. 

Home,  each 

Mincing  Knives. 

American,  per  doz    42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  to  70.10  per  cent 

Nails. 
Cut  Nails  (Iron) 

1.  Either     Canada     or     American 

Pattern. 

Basis— 50  to  60  dy 2  30 

40dy 2  35 

30  dy 2  40 

20, 16&12dy 2  45 

10  dy 2  50 

8&9dy ...     2  55 

6&7  dy 2  70 

2.  American  Pattern  Only 

from  4  to  5  dy 2  90 

3dy.(lath) 3  30 

3.  Canada  Pattern  Only 

from  4  to  5dy 2  80 

3  dy.  (lath) 3  20 

3dy.  A.P.  Fine 3  90 

Cut  Nails  ( steel)  Add  10c.  to  the  prices 

in  list  for  iron  nails. 
Wire  Nails,  75.  5  per  cent,  from  List 
Jan.    8,  '92       Extras  as  per  List  for 
special  nails     Terms,  4  months  or  3 
per  cent.  oash. 

Brads  &  Moulding  Nails,  75,  5  per  c. 
from  new  list. 

Nail  Pullers. 

lierman  &  American 1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa- 
gon       3  38    4  00 

Diamond 12  00  15  00 

Netting. 
Poultry,  60  per  cent  dis. 

Import  60,  10  per  cent. 
Oil. 
Canada  Refined  Oil  (Toronto)  14       15 

Harbon  Safety     "      0  17    0  18 

Canada  WW.      "      0  20    0  32 

American  W.W.  "      0  9.b 

S.  R.  Seal per  gal  0  63    0  65 


Oilers. 
MoClary's  Galvan.  Iron 
Oil    Can,    with    Pump, 

perdoz J9  50 

Zinc  and  Tin,  dis.  50,  50  and  10. 

Copper, per  doz 125    3  50 

Brass,  " 1  50    3  50 

Malleablo,  dis.  ab  per  et. 
Pails. 

Galvanized,  per  doz  2  25    3  30 

Pencils. 

Oixon's,  per  gross 100    4  25 

"       Carpenter 2  25    3  60 

Picks 

Par  doz 6  00    9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent    American  dis.57} 
Wood,  fancy  Canadian,  or  American 

35  to  37}  per  cent. 

Bailey's(StanR  &  L.Co.)42}  to  45  p.c. 

Miscellaneous, dis.  15  to  17}  percent 

Bailey'sVictor.dis.  15  to  171  per  cent 

Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers . 
Button's  Genuine,  per  doz.   prs.   dis 

37J,  40  p   c. 
Button's  Imitation,   per 

doz 5  00    9  00 

German,  per  dcz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Perdoz 4  00    5  50 

Pulleys 

Hothouse,  p6r  doz 55    100 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Ramsey  or  Canadian   Cistern  57}  to 

60  per  cent. 
Pitcher  Spout,  65  to  67}  p.c 
Canadian  Cistern  60  to  62}  p.  c.  from 

factory. 
Canadian  Pitcher  Spout  67J  to  70  v  «., 
from  factory. 

Punches 

Saddler's,     perdoz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set...       72 

'         hollow,  perinch     100 

Putty 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs  2  50    2  75 

Rail. 

Barn  Door,     per  foot 3         3} 

Sliding  Door,         "       ....  3}        3j 

Lanes,  33$  to  35  p.c.  dis 

Rakes. 

Cast  Steel  and  Malleable   Canadian 

list  dis.  40  to  45  per  cent. 

Razors. 

Boker's,  perdoz    7  50  11  00 

Wade  &  Butcher's      "         3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent.  cash. 
Copper  Rivets,  dis.  55  per  cent. 
Iron  "  "    55  per  cent. 

Burrs,  Iron,  30,  33}  perc 
Rivet  Sets. 
Canadian  dis. 30, 35 perc 
Rope 

Per  lb. 
Sisal.    Manilla. 
7-16  in.  and  larger..       8  10       10J 

H,  5-16,  %  in 8J         101      101 

Cotton,  per  lb 18       20 

New  Zealand 8}         9 

Russia  Deep  Sea,  per  lb..        12!      131 

Jute    "     ...        06}      071 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  dis  371  to  40  Per  cent 

Sad  Irons. 

Mrs.   Potts,  per  set       75        80 

"  N    P.         '  1  00    1  05 

Sad  Heaters. 

Dome,  Shepard's, per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&  A.,  9and,  35  to  37!4  per  cent. 

Emery,  per  quire 55        90 

Sash  Cord 

Perlb 22        50 

Sash  Locks. 
Triumph  and  Morris, dis  371,  40  per 
cent. 

Kempshell's  dis.    40,   621  per  cent 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 
Sectional,  per  lb ij 

Saws. 
Hand,  Disston's,  dis  10  p.  c. 
S.  <ft  D  ,  dis.  35  percent,  to  40  per  cent 
Cross  Cut,  Disston's,  per  ft.   35  to  55. 
S  ■$£  D  dis.   35  pc.  on  Nos  2  and  3. 


Hack,  complete,  each 75    2  75 

"       frame     only 75 

Saw  Sets. 

Perdoz 165    9  00 

Scales. 

Canadian  List,  dis.  40  p.c 

Scale  Beams. 

Canadian,  B   S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,    perdoz  2  10    4  50 

Foot,       "  40    3  50 

Screens. 
Window,  patent,  perdoz    5  00    6  00 

Screw  Drivers. 

Sargent's,  per  doz 65    4  00 

Screws. 
Wood.F.  H.,  Iron,  and  Steel,  771  per 

cent.,  dis. 
Wood,  R.H.      "      721  per  cent.  dis. 
"      F.  H.  Brass75 
•'     R.H  70        " 

Diamond   Point   wood   screw   nails 

bright,  dis.  771  and  20  per  cent . 
Bench,  wood,  per  doz....     3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  to  45  per  cent. 
Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,iapanned,  dis.75  perceno, 
B.  &W,  N.  P  ,dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
^Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"       N.P„  70  per  cent. 
Clauss  Full  nickel,  60  p.c.  off 

"      Japanned  handles,  70  p.c.  off 
Sheaves 
Sliding  Door,  per  set    ...       77    140 

Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz    115    135 
tinned,  1  35    1  60 

Tin  Rim,  "  "  2  3C    2  45 

"  black,        "  1  80    2  2£ 

Snaps 
Harness,  German,  dis  35  per  cent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  \  or  Vt  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Perlb 0  28    0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American 135    2  35 

Spoons  and  Forks. 

Tea  Spoons per  gross    7  50    12  00 

Dessert  "     "         21  00  

Table       "     "         30  00    30  00 

DessertForks....         "         24  00  

Medium     "      ....         "         27  00 

Table  "      ■••         "         36  00 

Squares. 

Iron,  perdoz  165    2  90 

Steel,  dis.  75  and  10  to  80  p.c. 

Try  and  bevel,  dis.  50  to  521  per  cent 

Staples. 
Fence,  galvanized,  per  lb  3|      4 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 

Stove   Polish,  (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz   1  7b 

No  1,  Stove  Paste,  per  gross S  00 

-2        "  ' 4  80 

Stone. 

Washita,  per  lb 0  25        50 

Hindostan,  per  lb 0  06       07 

"  Slips,  per  lb  9 

Labrador,    perlb 0  13 

"         Axe,    "        0  15 

Turkey  '       0  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  perton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut,  Carpet  Blued,  gimp,  55  per  cent 
"  tinned,  dis.  57}  per  cent. 

Swedes' iron,  blued   or  tinned,  dis.  50 

per  cent. 
Upholsterers" dis.  50  percent. 
Copper  Nails, dis.  60  per  cent. 

"      Tacks,  45  per  cent. 
Clout  Nails,  dis.  60  p.  c  to  65  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  65  per  cent. 
Trunk  Tacks,  dis.   57}  per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  62V4  p.c. 


Cigar  Box  Nails,  dis.  45  per  cent. 
Shoe  Finders  'Taexs  and  Nails,  dis.  37} 
per  cent. 

Tape  Lines. 
English,  ass  skin  perdoz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,     each  0  90    2  85 

"  steel. each  .    0  80    8  00 

Thermometers. 
Tin  case  &  dairy, dis. 75p.c 

Thimbles. 
Asbestos, filled,  per  doz. ,25  to  331  y  c 

Ties. 
Cow, perdoz 1  'ia    2  5t 

Tinner's  Shears  and  SnipE 

P.S.&W.,netlist. 

Canadian  10  to  15  per  cent  dis. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12}  per 
cent,  to  70   and  25  p.c.   on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "       " 

Transom  Lifters 
Payson's,  $2.60  to  S5.00  per  doz. 

Traps 
Game,  Newhouse,  dis  33}  p.c.  to  35  p.c 
Game,  H  &N..P.S.  &  W.   or  Steel,  60 
and  10  to  67}  per  cent. 

Mouse,  per  doz 0  35    150 

Rat  "        2  00    4  50 

Trowels, 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  perdoz 6  25    9  00 

Twines 

Bag,  per  lb 0  12}  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
cotton,  perlb   ..    0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging         "        0  27    0  36 

Broom  "         0  30    0  5b 

Binding,  flax,  per  lb 

"         iute       "      

"         Blue  ribbon   0  12} 

"         Redcap 0  11} 

"         Crown 0  10} 

"         Silver  Composite  0  09 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand, perdoz 4  00  6  00 

Bench,  parallel,  each  2  00  4  50} 

Coach,  each 6  00  7  00 

Peter  Wright's,  per  lb  ....  0  12  0  13 

Pipe,  each  5  50  9  00 

Saw, perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz 4  0"    8  50 

Washers  "  Iron,"  40  percent.,  4    mos. 
or  3  per  cent. 

Well  Wheels. 
Amer., perdoz.  8,10  &  12  in.    3  38    6  00 

Wire. 
Brass  Wire,  16  to  25  wire  gauge,  21  to 

26c.  lb. 
Copper  Wire,  5  to  10  p.  c.  off  Amer.list 
Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
Bright,  Coppered  steel  and  spring  80 
per  cent  f.o.b.  Montreal 
Plus  10  centsf.o.b.  Hamilton. 
"     10     "       "    Toronto. 
"     14      "        "     London. 
Broom  Wire  5J  to  6}c.  per  lb. 
Clothes  Line  Wiie,  19  gauge,  per  doz 
coils   3  95 

Wire  Fencing. 
Galv.2barb,2}&5in.apart       \.  ., 
"4      "    4  &  6  "      "          r  * 
"    Plain  twist,  all  deld          33t£      4 
"    Steel  thorn  and  rib- 
bon          4J       5    . 

"Lock  Barb,"  4  point 0  C4} 

Ditto  Glidden  2  point 0  04} 

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points 0  04} 

Steel  staples  0  031  0  04 

Terms,  60  days  or  2  per  cent,  in  30 
days. 

Wire  Cloth. 
Ordinary,  discount  2b  p.c. 
Painted  Screen,  p.lOOsq  ft    185    190 

Wrenches. 
Acme,  35  to  37}  per  cent. 
Agricultural,  70  and  5  to  70  and  10  p  c 
Standard,  dis.  60, 60  &  lOp.c. 
Coe's Gen'ne, dis.  3 2}  to  35 p.  c  dis. 
Diamond,  dis.  33},  35  p.  c. 
Tower's  Engineer,  each    ..    2  00    3  '■' 

S., perdoz 5  80    7    0 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each 3  40 

Pocket,  perdoz 125    200 


THAOt  MA"*  F0R 


Simpson,  Hall,  Miller  &  Co., 

1 6  and  1 8  DeBresoles  St.,  Montreal. 


REGISTERED 
TRADE  MARK  FOR 

KNIVSS.FORKS, SPOONS 


HOLLOW    WARl. 


Manufacturers  of  the 

Finest  Quality  Electro-Plated  Ware. 

And    Sole    Manufacturers   of   the    Celebrated 

WM.   ROGERS'  Knives,  Forks,  Spoons,  Etc.    a. j. whimbey,  Manager 


'  tfuiLD    fO-PAY  -fHfJrJ,    9 
XjJlfH  A    Klgf^    A-NP 

—  JL<rn<L&-e€A<rur. 

DO  YOl/? 

fodisetti.  semen  t- 

To  f^Ofsl -TO 

a"'tf  bring  you, 
£end.ersfr<?m  ihe 
best  contractors. 

|  DoNT  Paint  I 

^E  your  house  until  you  have  E^ 
»=  sent  for  oup  1894  sample  rS 
^  card,  showing  24  hapmoni-  ^ 
Si  ous  combinations  in  colors.  :3 
^  They  will  help  you  to  paint  ^ 
^=  artistically  and  to  preserve  ^ 
^  as  well  as  beautify  youp  ^ 
^:  home.  Es 

E  JOHN  LUCAS  &  CO.         ^ 

^  Philadelphia,  New  York,  Chicago  ^ 

fiiitiuiUiUiUiUutiUMUUiU^ 


SET  C         CUTS  AT0%IN 


SAW  GUMMERS. 

Price  $15,  complete. 

Will  gum  any  cross-cut  saw  ;  anyone  can 
work  it.  There  is  paying  work  for  a  saw 
gummer  in  every  town,  village  or  cross- 
roads in  Canada 


A.  B.  JARDINE  &  GO. 

Manufacturers  of  Blacksmith's  Tools  and 
Tube  Expanders. 

HESPELER,  ONT. 


You  wil    Insure  Success 

STOVE 


IN   THE 


Business,  by  selling 


44Sou¥enir"5tO¥es  and  Ranges 

They  are  Leaders  and  Sure  Profit  Makers. 

If  you  are  not  acquainted  with  the  superior 
A  merits  of  these  goods,  order  samples,  and 

you  will  lead  your  competitor  in  sales. 

The  Gurney-Tilden  Go.  Ltd, 

Successors  to  The  E.  &  C.  Gurney  Co. 

HAMILTON  -  -  ONTARIO, 

ALMOST  EVER!  STILE  AND  SIZE  KNOWN  TO  THE  TRADE 


IfgjSTOVEsJi 


CLAUSS    SHEARS    AND    SCISSORS. 

Steel  Laid.    Tempered  with  Natural  Gas.    All  Goods  Guaranteed- 
Highest  Medals  and  Diplomas  awarded  by  World's  Fair  judges.     Catalogue  mailed 
on   application. 

Clauss  Shear  Co. 


It  Easet,aide  Toronto,  ont. 


LIQUID 
GLUE 


IS    THE     BEST, 


THE  ART  METROPOLE,  Agents. 

131  Yonge  Street,  TORONTO. 


OUR  SALES  OF 


"BURHAM 


W   Portland 
Cement 

for  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  others 
Try  it  and  be  convinced 

Sole  Consignees  for  Canada, 

IWRAE  &  CO.,  OTTAWA 


Dominion  Wire  Mnfg.  Co.,  <«• 


imited) 


27  Front  St.  East,  Toronto,  Ont.  1  85  St.  James  St.,  Montreal,  Que. 

WORKS  AT  LACHINE,  QUE.,  Near  Montreal. 
MANUFACTURERS  OP  BEST   QUALITY 


2  and  4  Barb 
Plain  Twist  and 
Strip  Fencing 

And  Staples  for  same. 

Write  for  Prices  and  Discounts. 


Iron,  Steel, 
Brass,  and 
Copper .  . 


Wire 


"  Crescent"  Coat  and  Hat  Hooks. 

Supplied  in  Coppered,  Japanned,  and 
Tinned  Steel  Wire,  also  in  Brass  Wire. 
Best  Selling  Hook  made.    Try  It. 


Wire  Nails,  Wood  Screws, 
and  Jack  Chain. 


.  .  ELEY'S  .  . 

CANADIAN    CARTRIDGE 


Loaded  with  Best  Powder  and  Patent  Shot. 

Eley's    Gun   Wadding 


O 

BLACK  EDCE 


THICK  FELT 


O 

PINK  EDCE 


OVERSHOT  CREWE-PROOF 

Manufacturers  of  EB  and  other  Percussion  Caps. 

To  be  had  of  All  Dealers.  Wholesale  Only. 

ELEY  BROS.,  Ltd. 

264  Gray's  Inn  Road,  LONDON,  ENG. 


FINEST    QUALITY 

RUBBER  BELTING 


" MONARCH " 

"RED  STRIP" 

"LION"  brands 

PARTICULAR  ATTENTION  GIVEN  TO 
ORDERS  FOR  LARGE  SAW  MILL  BELTS, 
ENDLESS  OR  STRAIGHT  .... 

The  Gutta  Pergha  &  Rubber  Mfg.  Go. 

OF  TORONTO,  LTD. 

61-63  FRONT  STREET  W.,  Toronto. 


THE     BEST 

Lawn    Mower 

IN  THE  MARKET. 


Th( 


"> 


Improved  for  1894. 

10K  in.  Wheel, 

12.  14,  16,  18  and  20  in. 


^o 


oS> 


A* 


.<* 


Patented  in  England  May  15th,  1893 
"         "  Canada      "      29th,    " 
"         "  United  States  Dec.  12th,  1893 


For  Sale  by  all  Wholesalers. 


Manufactured  by  .... 

A.  R.  WOODYATT  &  CO. 

GUELPH,  CANADA. 


5-D.W.ET 
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MAGNOLIA  METAL 


IN     USE    BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST    ANTI-FRICTION    METAL    FOB 

High-Speed  Engine,    Dynamo,    Rolling-Mill,   Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL   CO., 


London  Office  :  75  Queen  Victoria  St. 
Cnicago  Office  ;        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortland  Street.  NEW  YORK. 


'WHY 
DO 
WE 
ADVERTISE? 


\ 


Through  the  mail  and  we  will  send 
you  one  of  our 

NEW  ILLUSTRATED  CATALOGUES 

CONTAINING  OVER    100  ILLUSTRATIONS. 

Every  Hardware  Man  Should  Have  One. 


Because 


We  handle  the  finest  line  of  Paints,  Varnishes  and  Artist's  Materials 
of  any  house  in  the  trade.  We  have  confidence  in  our  goods. 
We  know  whenever  we  make  a  customer  we  never  lose  him.  If  our 
goods  did  not  back  up  all  we  claim  for  them  we  might  as  well 
throw  our  money  into  the  sea  as  spend  it  in  advertising.  They 
do  back  us  up,  therefore  we  get  return  for  our  money. 


Walter  H.  Cottingham  &  Co. 


Fine  Paints  and  Varnishes. 


MONTREAL 


TO      THE      TEADE 


n 


99 


Steel  Tackle  Blocks 


This  Block  will  hold  load  at  any  point  without  fasttnir.g  the  rope.  The 
wedge-shaped  brake  has  a  double  grip,  and  is  absolutely  automatic  and  reliable. 
The  heavier  the  load,  the  better  the  grip.  They  are  the  best  ard  cheapest,  be- 
cause the  same  amount  of  money  invested  in  ordinary  tackle  Dlocks  wil.  not  begin 
to  give  the  same  amount  of  service. 


No.  3,  to  be  used  with  Y%  inch  rope,  one  man  can  lift  300  lbs  ,  rapacity  600. 


Enter  rope  at  A,  pass 
and  follow  arrows 
as  shown  in  cut.  It  will  be 
noticed  the  two  centre  ropes, 
coming  in  contact  with 
wedge,  always  travel  in 
same  direction  at  same 
time.  Take  twist  out  of 
rope. 


4, 
5. 
6, 
6K, 


H 

3/ 


35° 
400 
450 
850 


1,000. . 
1,800. . 
2, 500 . . 
4,000. . 


Each 

$3.00 

5.50 

7.00 

8.50 

14.00 


Blocks  Nos.  3  to  6  require  rope  five  times,  and  No.  b%   seven  times  the 


height  to    be    lif  ed. 
ROPE  EXTRA. 


The    above     prices    include    upper   and    lower    block — 


WHITE      FOE     IDISOOTXZfcTTS 


RIGE  LEWIS  &  SON 


HARDWAR 


(Limited) 
MERCHANTS 


TORONTO 


Copper  Cider  Kettles 

(BRAZED   AND    HAMMERED.) 


PLATE  237. 


PRICES  ON  APPLICATION. 


CORRESPONDENCE  SOLICITED. 


MANUFACTURERS   OF 


Brewers,  Distillers, 
Confectioners  .  .  . 
Varnish  Makers 
Plumbers  and  Marine 


Copper  Works 


The  Booth  Copper  Co. 

Formerly  •         122  Adelaide  TflDflUTn 

•  Street  West,      lUnUillU 


Booth  &  Son. 


Railroad  Milk  Cans, 

Railroad  Milk  Can  Trimmings, 
Creamer  Cans, 

Creamer  Can  Trimmings, 
Creamer  Can  Taps, 

Sap  Buckets,  all  styles  and  sizes 
Maple  Leaf  Sap  Spiles 

MILK  CAN  TRIMMINGS 


Our   DAIRY  PAILS   are  the  best 
and  heaviest  on  the  market. 


Kemp  Manufacturing  Co,, 
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THE  iron  and  steel  trades  of  the  United 
States  have  long  had  a  desire  to  go  up 
and  possess  the  Canadian  market. 
Now  fresh  stimulus  is  being  given  to  this 
desire,  and  the  Iron  Age  if  leading  in  the 
movement  designed  to  secure  the  desidera- 
tum. In  pursuance  of  this  object  the  Iron 
Age  has  deputed  a  special  correspondent  in 
this  country  to  report  upon  the  possibili- 
ties of  extended  trade  with  this  coun- 
try. The  first  of  this  correspondent's  con- 
tributions appeared  in  last  week's  issue 
of  that  journal.  The  correspondent  opens 
out  with  a  brief  eulogistic  reference  to  Can- 
ada's magnificent  railway  sys.em,  and  then 
turns  his  attention  to  Canada's  needs  in  the 
way  of  iron  and  steel.  These,  he  points  out, 
represent  a  yearly  consumption  of  nearly 
600,000  tons  of  pig  iron.  "  For  reasons  into 
which  it  is  not  now  necessary  to  enter,"  he 
adds,  "only  a  small  part  of  this  large 
quantity  of  iron  is  provided  by  Can- 
adian furnaces."  Then  incidental  refer- 
ence is  made  to  the  fact  that  the 
"  reproductive  "  branches  of  iron  and 
steel  manufacture  have  been  more  fully  de- 
veloped in  this  country  than  the  classes  pro- 
ducing the  raw  materials.  In  1891,  he  shows, 
the  production  of  pig  iron  in  the  Dominion 
was  23,891  net  tons,  in  1892  it  was  42,443, 
and  "  reports  to  date  indicate  that  1893  will 
show  another  substantial  increase  in  the 
output."  The  correspondent  sees  in  these 
figures  much  that  is    encouraging   for    the 


producers,  but  is  of  opinion  that  for  a 
a  long  time  to  come  Canada  must  rely  on 
other  countries  for  the  larger  part  of  the  iron 
and  steel  articles  which,  in  one  form  or  an- 
other, she  will  need.  Then  he  dips  more 
into  details,  and  remarks  :  "  Leaving  out 
tin  plates  on  each  side,  it  will  be  found  that 
in  value  Canada  imports  three-fourths  as 
much  iron  and  steel  as  the  United  Sta'es, 
although  the  latter  country  has  thirteen  times 
the  larger  population.  In  the  fiscal  year  1892, 
the  latest  for  which  detailed  statistics  are 
available,  Canada  imported  iron  and  steel 
to  the  value  of  $13,796,972.  Deducting 
$1,23:5,961  worth  of  tin  plates,  it  leaves 
$12,235,961.  The  United  States  in  the 
calendar  years  1891  and  1892  imported 
iron  and  steel,  minus  tin  plates,  to  the 
value  of,  respectively,  $16,083,321  and 
$'6,779>96o.  The  dutiable  iron  and  steel 
imports  of  Canada  have  not  greatly  varied 
in  value  for  the  last  three  fiscal  years.  In 
1891  they  amounted  to  $9,987,973,  in  1892  to 
$9,963,635,  and  in  1893  to  $9,916,041. 
Remembering  the  decline  in  prices  in 
these  years,  the  above  figures  represent 
an  increase  instead  of  a  decrease  in 
the  quantities  imported.  In  addition, 
Canada  imports  yearly  between  $3,000,000 
and  $4,000,000  worth  of  iron  and  steel  free  of 
duty."  An  elaborate  table  is  adduced,  in 
which  are  shown  the  importations  in  Can- 
ada, for  the  fiscal  year  ending  June  30, 
1892,  of  iron  and  steel  and  manufactures 
thereof,  together  with  the  proportion  con- 
tributed by  the  United  States.  Of  the  total 
in  value  of  $13,796,672,  it  is  shown  that 
$5,685,355  were  imported  from  the  United 
States.  "  From  a  brief  study  of  this  table," 
adds  the  Canadian  correspondent  of  the 
Iron  Age,  "  it  will  be  seen  that  the  United 
States  already  enjoys  almost  a  monopoly  of 
Canada's  import  market  in  highly  finished 
productions,  such  as  agricultural  imple- 
ments, engines,  hardware,  machinery,  tub- 
ing, tools,  etc.,  supplying  over  $4,000,000 
worth  of  these  in   1892."     The  Iron  Age,  re- 


ferring editorially  to  the  letter  of  its  Cana- 
dian correspondent  speaks  hopefully,  in  view 
of  the  lower  prices  now  ruling  in  the  States, 
of  the  United  States  being  able  to  sell  larger 
quantities  of  iron  and  steel  in  this  country, 
remarking:  "The  recent  capture  of  an 
order  for  60  miles  of  wrought  iron  pipe  shows 
what  can  be  done." 


The  benefit  to  a  community  of  merchants 
of  a  by-law  regulating  transient  travelers 
was  exemplified  in  Hamilton  last  week. 
Among  the  by-laws  of  that  city  is  an  ordi- 
nance decreeing  that  transient  traders  shall 
not  carry  on  business  there  except  on  pay- 
ment of  a  license  fee  of  $100.  Some  two 
months  ago  F.  X.  Cousineau,  a  Toronto 
dealer  in  bankrupt  stocks,  opened  out  a 
store  in  the  Ambitious  City  for  the  sale  of 
bankrupt  stocks  purchased  in  Kingston  and 
other  places.  This  fact  he  advertised  ;  but 
he  omitted  to  take  out  the  necessary 
license.  This,  last  week,  led  to  a  case 
in  the  police  court,  during  which  it 
was  brought  out  that  according  to  the  by- 
law the  only  exemption  in  regard  to 
bankrupt  stocks  is  when  the  trader  is 
selling  off  the  stock  of  a  city  insolvent 
upon  the  premises  ;  but  no  provision 
is  made  for  adding  to  the  stock  to  make  it 
sell  more  readily.  The  defence  rested  upon 
a  different  interpretation  of  the  by-law  in 
th's  particular,  maintaining  that  the  ordi- 
nance did  not  so  restrict  the  sale  of  such 
stocks.  It  was  furthermore  argued  that  in 
order  to  make  the  stock  sell  it  was 
necessary  to  replenish  it.  But  the  pre- 
siding judge  failed  to  evoke  a  reply 
when  he  wanted  to  know  what  object 
defendant  had  in  up  keeping  his  stock 
in  the  way  he  admitted  he  was  doing,  and 
thus  compete  with  other  traders.  After 
taking  a  day  or  two  to  consider  the  case,  the 
judge  held  there  had  been  a  violation  of  the 
by-law,  and  he  imposed  a  fine  of  $50.  In 
addition  to  this  sum  Mr.  Cousineau  will 
have  to   take    out  the    customary  license. 


HARDWARE 


Interest  in  the  case  is  not,  however,  yet  ex- 
hausted, for  Mr.  Cousineau  has  decided  to 

appeal. 

*        *        * 

As  a  rule  enactments  which  interfere  with 
the  freedom  of  the  trade  are  to  be  deplored 
rather  than  commended.  A  by-law  similar 
to  that  which  Mr.  Cousineau  ran  against  in 
Hamilton  is  one  of  the  exceptionals  to  be 
commended.  The  license  fee  of  $100  may 
or  may  not  be  excessive.  That  is  not  a 
question  at  issue.  It  is  the  princ  pie  in- 
volved with  which  we  are  dealing.  These 
bankrupt  stock  dealers,  or  transient  traders 
as  they  are  legally  termed,  have  no  interest 
in  the  village  or  town  in  which  they  tempo- 
rarily locate,  beyond  the  dollars  they  can 
make  out  of  it  during  their  sojourn  there, 
while  their  influence  on  the  town  is  detri- 
mental rather  than  beneficial.  The  princi- 
ple upon  which  these  transient  traders  do 
business  is  that  of  the  "  Cheap  John";  they 
cut  and  slash  prices  here  and  there  to  attract 
the  unsophisticated  and  obtain  big  profits 
somewhere  else  to  recoup  themselves  for 
their  generosty.  The  fruits  of  this  method 
of  doing  business  are  loss  of  trade  by  the 
regular  merchants  and  the  breeding  of  dis- 
content between  them  and  their  ordinary 
customers,  the  former  being  displeased  when 
they  see  the  latter  flocking  to  the  store  of 
the  bankrupt  stock  man,  while  some  of  the 
customers  conceive  the  idea  that  heretofore 
their  storekeepers  have  been  charging  them 
excessive  prices  on  some  articles  at  least. 
Under  such  conditions  it  is  only  proper  that 
the  bankrupt  stock  dealers  should  be  com- 
pelled to  contribute  to  the  corporation  treas- 
sury  through  the  medium  of  the  license  fee, 
seeing  that  they  do  not  remain  long  enough 
to  do  so  by  the  ordinary  tax-paying  method. 
If  they  are  not  taxed  in  this  way  they  get 
police  and  fire  protection  free—  a  premium, 
as  it  were,  for  disorganizing  local  trade  and 
depriving  local  merchants  of  customers  and 

profits. 

*         *         * 

Opposition  to  the  principle  of  high  build- 
ings is  setting  in  from  quarters  which  pro- 
mise to  eventually  put  a  stop  to  the  con- 
tinuance of  the  fad.  The  firemen  have 
naturally  been  opposed  to  them  all  along  ; 
and  some  time  ago  the  insurance  under- 
writers in  the  United  States  made  a  deliver 
ance  against  them.  Now  the  Architectural 
League  of  the  United  States  has  set  its  face 
against  them.  The  opposition  of  this  or- 
ganization is  based  on  hygienic  grounds, 
and  at  a  meeting  recently  held  in  New  York 


the  intervention  of  the  law  was  advocated 
on  the  plea  that  sky-scraping  buildings 
made  the  streets  hotbeds  of  malaria. 


CORPORATION  HARDWARE. 

THE  article  in  last  week's  Hardware 
regarding  the  contract  for  hardware 
required  by  the  ciiy  of  Toronto  was 
read  with  a  good  deal  of  interest — and  sur- 
prise, too — by  the  trade.  As  a  subject  for 
discussion  it  has  been  one  of  the  most  para- 
mount, particularly  among  retailers.  This 
Hardware  reporters  learned  in  the  course 
of  their  peregrinations.  Few  of  them,  how- 
ever, would  speak  for  publication,  although 
nearly  all  intimated  that  they  were  not  alto- 
gether satisfied  with  the  way  in  which 
tenders  were  asked  for. 

"  Well,"  said  one  jobber,  "  I  don't  think 
any  good  results  can  follow  the  publication 
of  that  list  of  prices.  For  inst  tnce,  some  of 
the  country  dealers  may  fancy  that  if  the 
city  of  Toronto  can  obtain  certain  lines  at 
certain  prices  why  should  not  they  ;  and  be- 
fore we  will  be  able  to  satisfy  them,  why 
we  will  have  to  go  into  probably  a  whole 
lot  of  details." 

"  I  would  not  like  to  express  an  opinion," 
said  the  representative  of  a  wholesale  house, 
"'  but  I  will  say  this  much  :  I  think  the  pre- 
sent system  might  be  improved  upon." 

"  Well,  all  I  can  say,"  remarked  a  mem- 
ber of  the  firm  of  Rice  Lewis  &  Son,  "if 
those  are  the  prices  that  are  attached  to  the 
contract  for  supplying  hardware  to  the  city  of 
Toronto  every  year,  it  would  to  my  mind 
make  much  more  interesting  read  ng  matter 
to  know  what  prices  the  city  paid  for  the 
extra  goods  which  were  not  contracted  for. 
That  is  all  I  have  to  say  beyond  the  fact  that 
Hardware  is  to  be  complimented  on  its 
enterprise  in  securing  a  copy  of  that  list." 

A  jobber  who  was  more  outspoken,  but 
who  requested  that  his  name  be  not  men- 
tioned, said  :  "  The  very  fact  of  offering,  at 
ridiculously  low  prices,  sizes  of  nails  which 
are  seldom  if  ever  used  and  charging  much 
higher  than  the  retail  ptice  on  sizes  which 
should  be  in  constant  demand  seems  pe- 
culiar." 

"  What  do  you  think  of  the  present  way 
in  asking  for  tenders  ?"  queried  Hardware. 

"  It  is  wrong  ;  radically  wrong." 

"  Can  you  suggest  a  remedy,  then  ? " 
ventured  Hardware. 

"  Yes  ;  let  the  tenders  be  based  on  the 
quantities  used  the  previous  year.  Then,  of 
course,  there  would  be  no  chance  of  a  man 


tender'ng  away  down  on  goods  little  of 
wh  ch  would  be  used,  and  pulling  prices 
away  up  on  articles  which  would  be  largely 
used." 

J.  Pearsall,  Yonge  street  :  That  may  be 
the  right  way  of  tendering,  but  I  could  not 
make  aa  honest  tender  and  compete  with 
such. 

J.  T.  Wilson,  Queen  street  west  :  Some  of 
these  prices  are  ridiculously  low,  while  on 
others  the  tenderer  is  receiving  more  than  a 
good  retail  profit.  For  instance,  fibre  tubs, 
which  are  tendered  for  at  ioc,  will  cost  $11 
per  dozen,  while  fibre  pails,  which  are  to  be 
supplied  at  ioc,  cost  $4.50.  The  city  makes 
no  allowance  for  the  amount  of  the  different 
articles  it  is  likely  to  use,  just  making  a 
general  aver  ge.  The  consequence  is  that 
the  tender  which  seems  the  cheapest  when 
footed  up  is  the  dearest  in  the  end. 

Albert  Maas,  Queen  street  west :  I  have 
seen  a  copy  of  last  year's  contract,  and  all  I 
have  to  say  is  that  all  that  is  the  matter 
with  some  people  is  that  they  do  not  know 
how  to  tender.     It's  all  right. 

E.  Clapp,  of  Clapp  &  Moses,  Yonge 
street  :  I  do  not  think  there  is  much  pr.  fit 
in  it.  However,  a  man  to  tender  those  prices 
must  have  considerable  capital.  Some  of 
the  prices  are  ridiculous.  I  think  it  would 
be  more  fair  to  the  trade  if  he  had  tendered 
more  evenly.  There  are  some  prices  there 
which,  if  anyone  connected  with  the  city 
came  to  buy  off  me  and  offered,  I  would 
have  to  laugh  at  them.  While  others  are 
away  up. 

A  retailer,  who  requested  that  his  name 
should  be  suppressed,  said  :  "  This  contract 
reminds  me  of  a  tender  I  once  made  to  the 
city,  but  which  was  not  accepted,  another 
merchant  being  judged  lower.  This  will 
give  an  idea  of  the  way  the  city  makes  an 

average  : 

Tender   Rejected. 

Stove  pipes 8c.  per  length. 

Elbows 13c.  each. 

Zinc 6c.  per  foot. 

27c. 
Accepted  Tender. 
Stove  pipe  ......    13c.  per  length. 

Elbows 6c.  each. 

Zinc 5c.  per  foot. 

24c. 
Now,  as  there  is  a  call  for  at  least  10  lengths 
of  pipe  to  every  elbow,  mine  was  the  lowest 
tender,  but  they  could  not  see  that. 

Another  retailer  said  :  It  is  a  queer  con- 
tract, and  there  are  all  kinds  of  prices.  I 
do  not  know  what  kind  of  scoops  and  shovels 


HARDWARE. 


he  is  going  to  supply  at  6oc. ,  or  axe-handles 
at  ioc,  unless  he  makes  big  profit  on  some 
other  goods.  It  is  a  fair  specimen  of  some 
tenders  that  are  accepted  nowadays. 


UNPROFITABLE  ECONOMY. 

PECULIAR  sometimes  are  the  actions 
of  people  when  they  find  themselves 
in  a  predicament.  This  is  to  be  noted 
in  the  efforts  that  are  now  being  made  by 
some  merchants  to  econo  nize.  And  while 
it  is  apparent  in  several  respect--,  there  is 
one  in  particular  to  which  we  at  the  moment 
desire  to  refer  :  That  is  in  regard  to  discon- 
tinuing subscriptions  to  trade  papers. 

A  fade  paper  is  either  a  help  or  a 
hinderance  to  a  subscriber.  With  papers  as 
cheap  as  they  are  to-day  it  must  be  a  poor 
journal  indeed  that  does  not  give  value  for 
the  amount  disbursed  in  the  annual  sub- 
scription. A  careful  study  of  the  advertise- 
ments— of  most  trade  journals  at  any  rate — 
alone  would  save  any  wide-awake  merchant 
the  price  of  his  subscription. 

The  last  thing  a  sailor  would  think  of 
throwing  overboard  if  his  vessel  got  into  a 
precarious  condition  would  be  his  chart. 
And  what  the  chart  is  to  the  mariner  the 
trade  paper  is  to  the  merchant :  Both  are  for 
consultation.  It  is  obvious,  therefore,  that 
when  times  are  the  hardest  and  the  margin 
of  profits  the  narrowest,  the  mer  hant  has 
really  nvre  need  for  his  trade  paper  than 
when  business  is  brisk  and  profits  wide.  In 
fact,  if  there  is  any  time  when  the  merchant 
can  best  afford  to  be  without  a  trade  journal 
it  is  in  the  zenith  of  his  prosperity.  Then, 
should  he  purchase  heavily  of  a  certain 
article,  the  market  for  which  was  declin- 
ing, or  not  purchase  when  an  advance  was 
threatened,  on  account  of  his  having  no  trade 
paper  whereby  he  might  be  acquainted  with 
these  facts,  he  would  be  better  able  to  stand 
the  loss  than  when  the  opposite  conditions 
prevail.  Besides  this,  he  who  is  without  a 
trade  paper  loses  the  benefit  of  the  hints  and 
suggestions  regarding  business  methods  ; 
also  as  to  what  others  are  doing  to  build  up 
their  respective  businesses. 

But  in  reality  there  is  no  time  when  a 
merchant  can  afford  to  be  without  his  trade 
paper.  If  he  is  a  subscriber  to  a  number, 
and  it  is  desirable,  in  the  process  of 
economizing,  to  cut  off  one  or  more  of  them, 
well  and  good.  To  cut  off  all  of  them,  how- 
ever, would  be  poor  policy,  indeed:  It 
leaves  him  out  of  touch  with  the  markets, 
out  of  touch  with  the  trade,  and,  in  fact,  out 


of  touch  with  everything  upon  which  the 
success  of  his  business  more  or  less  depends 
A  proposition  to  cut  down  expenses 
needs  almost  as  much  consideration  as  a 
proposition  to  increase  them.  But  the  mer- 
chant who  submits  this  question  to  himself, 
"  Will  it  pay  ?"  will  be  assisted  in  the  pre- 
mises when  he  is  thinking  of  dispensing 
with  this  or  that  clerk,  article,  trade  paper, 
or  anything  whatsoever  ;  and  whatever  the 
answer  may  be,  obey  it. 


PUSH  SPORTING  GOODS, 

r  ["""HERE  is  no  class  of  g  ods  that  will 
make  a  more  attractive  display  than  a 
well  assorted  and  tastefully  arranged 
stock  of  sporting  goods  ;  and  the  profits  in 
the  sale  of  this  line  should  prompt  hardware 
men  to  pay  more  attention  to  it  than  they 
have  hitherto  done. 

There  has  been  a  great  revival  in  the 
popularity  of  athletics,  both  open  air  and 
indoor,  and  gymnasiums,  athletic,  tennis, 
football,  fishing,  gunning  and  bicycle  clubs, 
have  been,  and  are  being  rapidly  organized 
throughout  the  country,  and  the  demand  for 
sporting  goods  of  all  kinds  has  grown  in 
proportion.  At  present  there  is  a  good  de- 
mand for  boxing  gloves,  indian  clubs,  foils, 
etc.,  and  in  the  early  spring  will  come  the 
demand  for  fishing  tackle,  and  so  on  through 
the  year. 

One  essential  to  the  successful  sale  of 
these  lines  is  an  early  and  seasonable  dis- 
play. Sporting  goods  of  all  kinds  offer  to 
the  artistic  window  dresser  much  scope  to 
display  his  taste  for  arrangement.  Speak- 
ing on  the  subject  an  American  exchange 
says  :  "  No  windows  are  more  attractive  to 
man  and  boy  alike,  than  those  containing 
paraphernalia  which  bring  back  to  memory 
instances  of  boy  life." 

In  stocking  up  in  these  lines  the  merchant 
will  find  it  necessary  to  carry  a  cheap  line  of 
goods  for  the  small  boy  ;  also  for  others  who 
are  not  enthusiasts  and  cannot  be  induced 
to  buy  articles  of  a  higher  grade. 

There  is  no  doubt,  however,  that  in  a 
town  where  there  are  many  enthusiasts  on 
tennis,  lacrosse,  or  other  games  or  athletic 
exercises,  that  there  will  be  consider. ble 
demand  for  the  better  class  of  goods,  and 
they  should  be  kept.  The  demand  for  high 
grade  goods  will  not  perhaps  be  so  great  as 
that  for  the  cheaper,  but  the  profits  are 
larger,  and  the  prices  willingly  paid.    It  will 


be  policy  to  se'l  one  of  these  customers  as 
good  an  article  as  he  can  be  persuaded  to 
invest  in,   even  though  the    profit   be  less. 

There  is  no  line  in  which  a  buyer  is  so 
particular  as  to  the  quality  and  merits  of  the 
article  which  he  buys  as  the  sporting 
enthusiast.  A  poor  baseball,  or  tennis 
racket  may  mean  the  loss  of  a  match  or 
game,  while  a  first  class  article  may  be  of 
great  assistance  in  winning  the  same. 

A  customer  who  is  the  owner  of  any 
article  in  the  sporting  line,  whether  it  be  a 
gun,  fishing  rod,  tennis  racket  or  any  other 
parapherna'ia  appertaining  to  some  sport  or 
game  of  which  he  is  an  apostle,  is  wont  to 
boast  of  its  various  good  qualities,  and  to 
exhibit  it  for  the  admiration  of  his  friends. 
The  question  he  invariably  is  asked  is, 
"  Where  did  you  buy  it  ?  " 

A  well  suited  customer  is  one  of  the  best 
advertisements  a  merchant  can  have,  and  in 
these  lines  especially. 

There  is  no  doubt  that  if  the  merchant 
has  sporting  proclivities  himself  he  will  find 
it  a  great  help  in  the  selection  of  his  stock, 
and  also  in  the  selling  of  goods  of  this  class. 

The  local  demand  for  seasonable  sporting 
goods  may  be  greatly  enlarged,  and  the  in- 
terest in  various  sports  and  pastimes, 
aroused  by  occasional  prizes  offered  for  the 
largest  fish  caught  in  the  season,  or  some 
other  feat  or  competition.  These  prizes 
should  find  a  conspicuous  place  in  the  show 
window,  together  with  the  articles  that  ap- 
pertain to  that  particular  branch  of  sport, 
and  a  printed  card  naming  the  day  of 
presentation,  conditions,  etc. 

Pictures  of  local  and  national  champions 
or  crack  sporting  men  will  attract  consider- 
able attention  to  your  window  and  will  show 
that  you  are  taking  an  interest  in  sporting 
events.  For  instance,  a  photo  of  J.  S.  John- 
ston, with  a  display  of  skates,  or  Corbett 
with  boxing  gloves,  etc.  Such  displays 
always  attract. 

Be  obliging  and  willing  to  show  your  cus- 
tomers anything  new  or  old  that  you  keep 
in  stock.  Make  yourself  thoroughly  fa- 
miliar with  the  article  and  its  various  merits, 
so  as  to  be  able  to  explain  them  thoroughly 
to  your  customers.  Don't  try  to  force  goods 
on  buyers  of  sporting  goods,  for,  with  a  few 
exceptions,  every  enthusiast  on  a  certain 
pastime  or  game  thinks  he  knows  as  much 
about  it  as  you  do.  In  a  word,  you  need  to 
be  diplomatic. 


HARDWARE 


"LOBSTER"  RETAILERS. 

NOT  long  ago  an  article  appeared  in 
one  of  the  daily  papers  in  which  was 
mentioned  the  peculiarities  of  the  lob- 
ster, which,  when  left  in  some  shallow  po  .1 
or  on  the  rocks  by  the  receding  tide,  made 
no  effort  to  return  to  the  open  sea.  It  was 
content  to  stay  within  the  limits  of  a  small 
pool  or  die  upon  the  rocks,  when,  with  a 
little  effort,  it  might  have  returned  to  its 
native  elements.  The  writer  finishes  by  ad- 
monishing men  in  business,  not  to  be  lob- 
sters. 

Now  that  the  dull  season  is  nearing  an 
end,  and  the  time  approaching  for  the  re- 
tail hardware  merchant  to  commence  stock- 
ing up  with  goods  for  the  spring  trade,  it  is 
a  pertinent  question  to  the  retailer  :  What 
have  you  done  towards  enlisting  the  interest 
of  the  public  in  regard  to  your  business 
during  the  coming  season  ?  Are  you  idly 
waiting  for  the  tide  of  prosperity  to  come 
to  you  ?  An  ostrich  hides  its  head  in  the 
sand  when  it  scents  danger,  and  a  tortoise 
close;  its  shell,  both  thinking  no  doubt  that 
they  are  "  out  of  sight."  The  business  man 
who  imagines  he  is  doing  the  right  thing 
when  he  hides  his  information  from  the 
public,  is  a  good  deal  like  the  tortoise  and 
ostrich — a  failure. 

Money  is  scarce  and  competition  is  keen, 
and  the  man  who  would  succeed  must  be  a 
hustler.  The  old  proverb,  "All  good  things 
come  to  them  that  wait,"  hasbeen  supplanted 
by  the  new  one  :  "All  good  things  come  to 
they  that  hustle." 

A  Hardware  representative  asked  sev- 
eral retailers  last  week  if  they  were  making 
any  special  efforts  to  advertise  or  push  their 
business  in  anticipation  of  the  convng  spring 
trade. 

One  dealer  answered  that  he  was  well 
known,  and  he  guessed  they  knew  where  to 
find  him.  Another  said,  "I  place  a  small 
ad.  in  the  daily  papers,  and  I  treat  my  cus- 
tomers courteously."  One  man  said : 
"Times  are  dull,  but  I  am  doing  as  well  as 
my  neighbor,  and  am  hoping  for  better 
times,  but  I  do  not  know  that  I  am  going 
much  out  of  my  way  to  drum  trade." 

It  is  a  good  thing  to  be  well  known  and 
respected.  An  advertisement  in  a  local 
paper,  if  proper' y  worded  and  catchy,  will 
draw  much  trade,  courtesy  will  retain  the 
customers  that  you  already  have,  and 
through  them  you  will  obtain  many  others. 
It  is  no  doubt  a  great  consolation  in  dull 
times  to  know  that  you  are  doing  as  much 


business  as  your  rival,  and  hope  will  give  a 
man  courage  in  the  worst  of  times.  Hope 
is  a  good  thing  in  its  way,  but  it  is  not  sub- 
stantial food  for  the  man  of  business.  Busi- 
ness is  not  to  be  had  by  hoping.  Success  is 
only  achieved  by  hard  work  and  enterprise. 
Do  not  hide  your  light  under  a  bushel. 
Use  every  legitimate  means  that  is  possible 
to  attract  attention  and  draw  custom,  and 
let  people  know  that  you  are  not  only  willing 
but  able  to  supply  them  with  all  requirements 
in  the  hardware  line  at  reasonable  prices. 
Keep  a  sharp  watch  for  any  movement  on 
the  part  of  your  competitors  ;  be  always 
willing  to  learn,  and  be  quick  to  take  ad- 
vantage of  anything  that  may  tend  to 
increase  your  business.  Lay  in  your  stock 
in  good  time,  being  careful  to  select  goods 
that  will  be  likely  to  prove  in  good  demand, 
yet  not  keeping  within  too  narrow  lines,  for 
it  is  a  well-known  fact  that  one  dealer  is  able 
to  create  a  demand  for  an  article  which 
some  other  has  been  unable  to  sell.  He 
will  need  also  to  use  his  own  judgment  as  to 
what  class  of  goods  will  suit  his  locality  and 
particular  class  of  trade.  Do  not  wait  for 
other  stores  to  display  their  spring  stock 
before  giving  yours  a  place  in  the  window. 
The  men  that  lead,  and  not  those  who  follow, 
are  generally  the  successful  ones.  An  early 
display  often  creates  a  like  demand.  Let 
the  public  know  that  you  have  a  business, 
what  that  business  is,  and  the  benefits  that 
may  be  expected  by  doing:  business  with 
you.  Make  every  preparation  to  meet  the 
incoming  of  the  spring  tide.  Don't  be  a 
lobster. 


HINTS    ON   SELLING   BICYCLES. 

TO  be  a  successful  bicycle  salesman 
there  are  three  essentials.  First,  he 
must  have  a  thorough  knowledge  of 
the  wheel  he  is  selling,  and  also  that  of  his 
competitors  in  trade.  He  must  have  a 
knowledge  not  only  of  the  machine  as  it 
stands,  but  also  of  its  various  parts.  In  fact, 
a  good  bicycle  salesman  should  have  the 
catalogue  at  his  finger  ends,  and  be  able  to 
answer  any  questions  and  give  reasons  for 
his  assertions  as  to  the  merits  of  the  wheel 
he  is  selling,  and  the  demerits  of  those  he  is 
not.  It  is  not  policy  to  run  down  other 
lines,  but  it  is  well  for  the  salesman  to  be  able 
to  demonstrate  the  superiority  of  his  machine. 
He  should  be  well  up  in  all  wheeling  events, 
and  should  be  a  close  student  of  the  bicycle 
papers. 

The   salesman   must   also   have  patience 
and  be  genial,  and  always  ready  to  exhibit 


his  wheels,  or  converse  with  the  customer  on 
its  merits,  or  the  merits  of  some  new  patent, 
whether  it  be  saddle  or  bicycle  lamp.  Wheel- 
men have  been  known  to  visit  as  many  as  a 
dozen  stores,  some  of  them  three  or  four 
times,  before  deciding  as  to  what  wheel 
they  will  purchase.  They  often  see  two  or 
three  different  wheels  which  are  equally 
attractive,  and  in  a  case  of  this  kind  they  in- 
variably return  to  the  man  who  has  been  the 
most  obliging  and  seems  the  best  posted. 

He  must  be  a  rider,  and  ride  the  wheel 
that  he  is  selling.  He  must  use  every  means 
to  make  himself  popular  with  local  wheel- 
men. He  need  not  necessarily  be  a  fast 
man,  but  he  must  be  a  good  salesman. 
Especially  in  smaller  towns,  he  must  attend 
all  racing  meets,  as  far  as  possible,  and 
must  be  an  active  member  of  the  local 
bicycle  club,  though  it  is  not  good  policy  to 
solicit  custom  while  in  and  about  the  club. 
Bicycle  salesmen  who  are  members  of  clubs, 
and  use  the  club  house  for  a  place  to  button- 
hole members  and  "  talk  shop,"  are  naturally 
voted  bores,  and  do  not  add  to  their  popu- 
larity thereby.  By  being  a  member  of  a 
club  you  hear  the  opinions  of  the  riders  of 
different  wheels  that  are  on  the  market,  and 
are  able  to  form  far  better  conclusions  as  to 
their  various  merits. 

The  hardware  merchant  who  intends  to 
sell  bicycles  should  also  handle  bicycle 
sundries,  such  as  pedals,  lamps,  rubber 
cement,  oil,  etc.  Even  though  he  should 
not  determine  to  sell  the  bicycle  itself,  he 
will  find  good  sale  for  sundries  in  any  town 
where  bicycles  are  in  use,  and,  at  the  pre- 
sent at  least,  will  not  find  much  competition. 

Wheelmen  are  continually  complaining 
that  they  can  scarcely  ever  obtain  small 
sundries  at  towns  on  their  routes  when  on  a 
bicycle  tour. 

To  make  a  success  of  bicycle  selling  or 
repairing,  the  merchant  should  first  find 
means  of  letting  the  public  know  that  he 
has  embarked  in  the  business  and  guaran- 
tees good  workmanship  and  low  prices. 
Circulars  should  be  sent  to  the  neighboring 
clubs  and  local  wheelmen,  and  special  atten- 
tion should  be  taken  to  place  a  consp  cuous 
sign  in  front  of  the  store.  The  large  wheel 
of  an  old-fashioned  ordinary,  or  the  whole 
machine  if  you  have  it,   makes  a  good  sign. 

A  hardware  merchant  in  Toronto  ex- 
pressed his  intention  of  painting  an  old  or- 
dinary that  is  in  his  possession  with  alumin- 
um paint,  and  using  it  for  a  sign.     Another 
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Toronto  hardware  man  is  trying  to  devise  a 
plan  to  make  a  wheel  which  he  intends  plac- 
ing as  a  sign  revolve  by  means  of  the  wind 
and  two  tin  wings  placed  on  either  side  of 
the  wheel. 

Advertisements  in  the  Canadian  cycling 
and  local  papers  will  let  people  know  what 
you  are  doing.  An  advertisement  a  little 
out  of  the  common  will  attract  attention.  As 
a  sample  of  a  circular  that  might  be  distri- 
buted, or  an  advertisement  that  might  be 
inserted,  we  submit  the  following  : 

Attention,  Wheelmen!! 

No  More  Extortionate  Prices 
for  Repairing. 


We  charge  a  SQUARE  price 
and  put  your  WHEELS  m 
good  shape  to  GO  smoothly 
and  easily  ROUND.  The  best 
and  cheapest  place  FOR  the 
knowing  WHEELMEN  to 
get  their  repairs  done  at 
reasonable  rates  is 

JOHN  SMITH'S, 

Hardware  Merchant,  Etc. 

The  active  season  for  the  sale  of  the 
bicycle  commences  about  the  ist  of  March, 
but  there  has  been  a  considerable  amount  of 
repairing  going  on  all  this  winter,  owing  to 
the  mildness   of    the    weather.     Merchants 


who  have  the  intention  of  handling  bicycles 
or  sundries  should  lose  no  time  in  stocking 
up.  The  wheelmen  will  endeavor  to  have 
their  repairing  done  before  the  season  has 
commenced,  not  wishing  to  lose  any  time 
after  the  roads  are  in  good  condition  and  fit 
for  wheeling. 
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TALKS  WITH  RETAILERS. 

66  TT  will  be  another  month  before  we 
will  find  any  appreciable  change  in 
trade,"  said  one  of  George  Boxall's 
assistants.  "  There  are  a  few  ranges  selling, 
but  all  lines  are  moving  very  slowly.  This 
is  not  the  season  that  the  hardware  mer- 
chant expects  much,  and  therefore  he  has 
no  need  of  being  disappointed." 

"  There  is  very  little  doing  just  now  in  the 
store,  but  jobbing  work  keeps  coming  in 
nicely,  however,"  said  J.  Pearsall,  Yonge 
street.  "  A  man  came  here  to  borrow  a 
lawn  mower  last  week,  but  don't  be  under 
the  impression  that  the  demand  for  lawn 
mowers  is  already  starting.  He  wanted  it 
to  use  in  a  garden  scene  at  the  theatre. 
This  return  of  cold  weather  brings  us  a 
great  many  skates  for  sharpening.  We  do 
a  lot  of  that  kind  of  work.'' 

"  Yes,  we  do  a  large  paint  business,  and 
always  carry  a  good  stock  in  that  line,"  said 
W.  L.  Murray,  Ydnge  street.  "We  have 
just  received  a  complete  stock  of  varnishes, 
etc.,  'for  the  spring  trade.  Varnish  and 
mixed  paints  make  a  very  nice  display  when 
they  are  tastefully  arranged.  Business  is 
a  little  quiet,  but  it  is  a  little  early  yet  to  ex- 


pect much.     I  expect  you  hear  the  same  re- 
ports all  over  the  city." 

"  It  is  early  yet  to  expect  any  improve- 
ment in  trade,"  said  Jno.  Caslor,  Queen 
street  west.  "  Yes,  we  sell  quite  a  lot  of 
coal  oil,  and  I  think  the  duty  should  be 
lowered.  I  am  selling  twice  as  much  Ameri- 
can as  I  do  Canadian.  I  have  never  cut 
prices  on  oil,  and  am  selling  it  now  at  a  fair 
price,  but  I  don't  see  why  the  duty  should 
be  so  high." 

"  I  would  like  to  see  the  cold  weather  and 
snow  stay  for  awhile,  said  E.  Clapp,  of 
Clapp  &  Moses,  Yonge  street.  "  It  is  won- 
derful the  charm  that  sleighbells  have  to 
open  up  people's  pockets.  I  always  find 
business  much  brisker  when  the  weather  is 
cold  and  sleighing  good.  You  might  think 
snow  kept  people  indoors,  but  it  does  not." 

"  The  changeable  weather  is  responsible 
for  the  quietness  in  trade  that  has  been  ex- 
perienced during  the  past  week,"  said  J.  T. 
Wilson,  Queen  street  west.  "  It  is  hard  to 
tell  what  the  coming  season  will  be  like. 
We  make  it  a  point  to  keep  the  store  filled 
with  seasonable  goods  and  always  make  our 
display  in  the  window  well  in  advance.  I 
do  not  see  any  reason  for  expecting  it  to  be 
dull." 

"  Barrie  men  are  right  when  they  say  that 
it  is  impossible  to  sell  coal  oil  at  a  cheaper 
rate  than  they  are  already  doing,"  said  a  To- 
ronto hardware  merchant.  "We  pay  n,^ 
to  I2c.  a  gallon,  according"  to  the  quantity 
ordered,  and  retail  at  I2^c.     We  get  a  re- 
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bate  for  the  barrel,  but  in  warm  weather, 
when  there  is  not  much  selling,  there  is  a 
loss  from  leakage.  Canadian  oil  is  not 
what  it  ought  to  be,  and  the  duty  should  be 
reduced  on  the  American." 

"  Business  is  quiet,  but  moving,"  said  R. 
J.  Daley,  Queen  street  west,  successor  to 
Rosenberg  &  Son.  ' '  There  is  no  settled 
demand  for  any  particular  line.  One  day  it 
is  paints  and  oils,  another  house  furnish- 
ings, and  so  on.  We  are  making  more  of  a 
specialty  of  house  furnishing  ihan  we  used 
to.  Yes,  we  sell  quite  a  lot  of  oil.  Speaking 
of  oil,  I  think  that  the  Canadian  refiners 
have  had  long  enough  time  to  bring  their 
oil  up  to  a  standard  that  will  compete  with 
the  American,  if  it  is  possible  to  do  so. 
You  may  get  one  barrel  of  Canadian  that  is 
very  good,  and  then  the  next  will  be  bad, 
and  you  lose  customers.  People  are  not 
going  to  use  oil  that  smells  and  flickers. 
The  American  oil  is  24c.  and  the  Canadian 
\z]/zz.,  and  I  can  sell  two  barrels  of  Ameri- 
can to  one  of  Canadian.  The  duty  is  en- 
tirely too  high.  Why  the  dealers  can  afford 
to  retail  at  8  to  10c.  a  gallon  in  the  Unittd 
States." 


BRITISH  BESSEMER  STEEL. 

A  WEEK  ago  Hardware's  Montreal 
correspondent  referred  to  some 
figures  with  regard  to  the  relative 
production  of  pig  iron  in  Great  Britain  and 
other  iron  producing  countries,  which  went 
to  show  plainly  that  the  mother  country  was 
not  holding  her  own  in  this  respect. 

Some  additional  figures,  which  have  been 
procured  from  the  same  source,  go  to  show 
that  the  same  process  is  taking  place  in  re- 
gard to  Bessemer  steel. 

Of  late  years  the  production  of  this  ma- 
terial in  the  principal  metallurgical  countries 
has  not  kept  pace  with  the  progress  made 
in  the  earlier  history  of  the  trade,  around 
1878  for  instance. 

This  reduced  demand  is  attributed  by 
leading  authorities  to  the  shrinkage  of  the 
world's  wants  for  railway  purposes. 

The  following  figures,  which  show  the 
production  of  Bessemer  steel  in  1878  and 
1892,  will  give  some  idea  of  the  position  of 
the  different  world   producing  countries  in 

the  two  years  : 

1878.  1892. 

Tons.  Tons. 

United  States 534>°<x>  4,168,000 

Great  Britain 762,000  1,501,000 

Germany 390,000  1,900,000 


France 218,000  510,000 

Belgium 75,000  210,000 

Austro-Hungary 97,000  220,000 

Russia 8,000  95,000 

Sweden 22,000  191,000 

Spain Nil.  130,000 

Total 2, 106,000    8,925.000 

Figured  out  this  would  give  a  percentage 
of  reduction  about  as   follows  for  the  three 

principal  countries  : 

1878.    1892. 

United  States 25.0    42.0 

Great  Britain 42.0     1 5.0 

Germany 18.5     19.3 

The  percentage  of  increase  is   therefore 

about  as  follows  : 

Per  Cent. 

United  States 680 

Great  Britain 97 

Germany 387 

From  these  figures  it  would  appear  that 
while  Great  Britain  produced  more  than 
one-third  of  the  world's  total  make  of  Besse- 
mer steel  in  1878,  she  produced  less  than 
one-sixth  in  the  year  1892,  while  the  make  of 
the  United  States  within  the  same  interval 
increased  from  25  to  42  per  cent.,  and  that 
of  Germany  from  18.5  to  19.3  per  cent,  of 
the  world's  output.  In  fact,  these  figures  go 
to  show,  and  leading  authorities  agree  with 
them,  that  the  British  Bessemer  steel  in- 
dustry for  a  number  of  years  past  has  been 
steadily  declining,  and  the  output  of  that 
metal  was  30  per  cent,  less  in  Great  Brit- 
ain in  1892  than  four  years  previously. 

DECLINE  IN  PRICE  OF  ALUMINUM. 

The  price  of  aluminum  in  Europe,  which 
a  year  ago  declined  to  50  cents  a  pound,  but 
subsequently  rose  to  75  cents  a  pound,  its 
present  price,  is  about  to  decline  again  to 
lower  figures  than  ever  before  reached.  The 
day  is  not  far  distant,  says  the  Railway  Re- 
view, when  this  interesting  and,  for  many 
purposes,  valuable  metal  will  be  produced  in 
what  would  now  appear  enormous  quantities 
and  at  prices  which  will  per/nit  many  new 
uses.  The  Aluminum  Industrie  Actein 
Gesellschaft,  of  Neuhausen,  Switzerland, 
has  increased  its  dynamo  capacity  to  4000 
horse-power,  and  some  improvements  in  the 
processes  employed  enable  it  to  increase 
largely  the  production  of  aluminum,  and  for 
that  reason  the  price  from  the  beginning  of 
the  year  will  be  45  cents  per  pound.'  It 
must  be  remembered  that  owing  to  the  low 
specific  gravity  of  aluminum,  if  equal  bulks, 
not  weights,  of  the  different  metals  are  taken, 
this  price  is  really  lower  than  that  of  copper 
as  recently  as  1890,  and  is  actually  less  than 
that  of  tin  at  the  present  time.  Such  a  re- 
duction in  price  is  likely  to  be  followed  by  a 
very  considerable  increase  in  the  use  of  the 
metal  for  various  purposes. 


IRON  ORE  IN  CUBA. 

UNITED  States  Consul  Pulaski  F. 
Hyatt,  Santiago  de  Cuba,  writes : 
"The  principal  iron  mines  of  Cuba 
are  between  Santiago  and  Guantanamo, 
along  the  south-eastern  coast  of  the  island, 
within  a  radius  of  fifty  miles.  Three  Ameri- 
can companies — the  Juragua,  the  Sigua,  and 
the  Spanish-American — have,  in  the  aggre- 
gate, invested  about  $12,000,000  in  plants  to 
develop  these  mines.  Several  additional 
millions  of  American  capital  are  invested  in 
ships  which  transport  the  ore  from  Cuba  to 
Baltimore,  Philadelphia,  Perth  Amboy,  and 
New  York. 

"During  the  year  1892  the  amount  of  ore 
shipped  from  this  consular  district  was  341,- 
050  tons,  and  for  the  first  six  months  of  the 
present  year  the  amount  was  273,000  tons. 
Two  of  the  three  companies — the  Sigua  and 
the  Spanish-American — have  shipped  thus 
far  very  little  ore,  having  not  much  more 
than  established  their  plants  when  the  late 
financial  depression  in  the  United  States 
caused  the  mines  to  shut  down, 

"The  ore  from  the  Cuban  mines  yields 
from  60  to  67  per  cent,  of  pig  iron.  But  the 
value  of  iron  ora  does  not  depend  alone  upon 
the  percentage  of  iron  that  it  will  yield,  but 
also  upon  the  nature  of  the  foreign  sub- 
stances which  must  be  eliminated.  These 
foreign  substances  are  usually  sulphur,  silica, 
phosphorus,  manganese,  alumina,  lime, 
magnesia,  together  with  organic  and  volatile 
matter.  The  Cuban  ore  is  peculiarly  free 
from  all  foreign  substances  except  organic 
and  volatile  matter,  which  are  easily  and 
cheaply  eliminated. 

"Manganese,  which  is  used  in  the  manu- 
facture of  steel,  is  also  found  in  an  unlimited 
supply  in  the  same  mountain  range  of  Cuba 
in  which  the  iron  ore  is  found,  but  between 
Santiago  and  Manzanillo,  within  a  distance 
of  seventy-five  miles.  American  enterprise 
has  also  asserted  itself  here  by  capturing  the 
richest  and  most  available  mines.  These 
mines  are  now  being  connected  with  the 
seaboard  by  short-line  railroads. 

"During  1892  there  were  shipped  to  the 
United  States  from  this  consular  district 
18,851  tons  of  manganese,  and  during  the 
first  six  months  of  the  present  year  (1893) 
the  amount  transported  was  11,640  tons. 

"  I  am  reliably  informed  that  immense 
quantities  of  manganese  have  been  discov- 
ered in  the  Caucasus  Mountains,  between 
the  Black  and  Caspian  Seas,  and  that  Euro- 
pean capitalists  claim  that  they  will  be  able 
to  deliver  manganese  in  Baltimore  at  $9  per 
ton.  Cuban  manganese  has  been  delivered 
there  the  past  year  at  an  average  cost  of 
$15  per  ton.  With  the  rich  deposits  of  the 
Ponupo  and  other  mines  recently  discovered 
here,  the  completion  of  railroad  connections 
with  the  coast,  and  the  addition  of  improved 
machinery  now  being  put  up,  those  inter- 
ested in  the  Cuban  mines  confidently  assert 
their  ability  to  undersell  the  Europeans  in 
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the  American  markets.  The  decreased  price 
of  manganese  will  make  available  many 
Pennsylvania  iron  mines  which  it  does  not 
pay  to  work  at  present." 


COST  OF  HEATING  ROOMS  BY  GAS. 

MANY  extraordinary  statements,  says 
London  Hygiene,  as  to  cost  of  gas 
fires  have  been  made,  not  one  of 
these  being  based  on  any  actual  results,  or 
giving  any  basis  to  calculate  from.  The  mis- 
take is  that  the  calculations  have  been  made 
from  the  air  space  to  be  heated.  The  ab- 
sorption of  heat  by  the  air  varies  enormously 
according  to  the  moisture  held  in  suspen- 
sion, but  under  any  circumstances  it  may  be 
quite  ignored  as  a  basis  on  which  calculations 
must  be  made  for  heating  rooms  of  different 
shapes.  The  heat  is  almost  entirely  ex- 
pended on  heating  the  walls  of  a  room  ; 
they  appear  to  have  an  unlimited  capacity 
for  the  absorption  of  heat,  and  the  calcula- 
tion must  be  made  from  the  wall  surface,  the 
following  rules  being  the  result  of  repeated 
trials  on  both  a  large  and  small  scale  under 
varying  conditions.  We  will  take  first  the 
cheapest  possible  form  of  gas  heating,  flue- 
less  stoves,  and  limiting  the  ventilation. 
This  system  is  suited  only  for  beer  cellars 
and  stores,  and  is  given  as  a  standard  of 
reference  for  the  greatest  available  duty  for 
i.  the  fuel  used.  Rule  for  finding  the  gas  con- 
sumption required  to  obtain  any  exact  tem- 
perature :  For  every  1,200  square  feet  of 
wall  surface  (excluding  ceilings  and  floors) 
a  consumption  of  one  cubic  foot  of  gas  per 
hour  is  required  for  every  one  degree 
(Fahrenheit)  rise  of  tempeiature.  Example 
— a  room  without  flue,  kept  close,  and  badly 
ventilated,  size  30  by  30  by  10  feet  high, 
would  require  a  gas  consumption  of  20  cubic 
feet  per  hour  to  raise  the  temperature  20 
degrees  Fahrenheit.  The  figures  given  are 
for  continuous  heating,  night  and  day — i.e., 
for  retaining  a  given  temperature  after  it  has 


been  obtained.  The  actual  heating  up  of 
the  room  and  walls  is  a  comparatively  slow 
process,  and  depends  on  the  speed  required. 
It  may  be  taken  as  a  rule  that  for  heating  up 
a  room  which  has  been  allowed  to  cool,  at 
least  double  the  consumption  will  be  required 
for  the  first  three  or  four  hours. 


DETERIORATION  OF  STEEL  RAILS. 

MR.  J.  E.  HOWARD,  who  has  charge 
of  the  fcreat  testing  machine  at  the 
Watertown  arsenal,  writing  in  re- 
lation to  some  tests  of  steel  rails  made  at  the 
Government  building  at  the  World's  Fair, 
states  that  the  steel  rail  in  question  was  ex- 
hibited for  the  purpose  of  showing  how  a 
steel  rail,  originally  tough,  would,  after  ex- 
posure to  the  wheel  pressure,  become  de- 
void of  toughness,  and  fracture  in  a  very 
brittle  manner  when  bent  with  the  head  on 
the  tension  side  ;  and  how  the  metal  might 
have  its  toughness  restored  by  annealing  ; 
in  this  manner  showing  that  loss  of  tough- 
ness was  not,  at  least  in  this  case,  the  result 
of  incipient  cracks  forming  in  the  head,  but 
that  exhaustion  in  toughness  is  an  independ- 
ent feature  in  the  deterioration  of  metals. 
The  softer  the  rail,  or  the  lower  its  elastic 
limit,  the  sooner  will  it  yield  under  the  wheel 
pressure,  and  the  sooner  reach  a  state  of 
brittleness,  so  far  as  the  metal  immediately 
at  the  top  surface  of  the  head  is  concerned. 
Rails  which  were  planed  off  x/%  inch  on  the 
head  bent  as  well  as  the  annealed  sample. 
Of  two  samples  of  the  rail  at  the  World's 
Fair,  when  loaded  at  the  middle  on  supports 
30  inches  apart,  the  one  which  was  loaded 
on  the  head  sustained  99,800  pounds  total 
load,  and  bent  40  degrees  without  rupture  ; 
whereas  the  other  piece,  loaded  on  the  base, 
thus  bringing  the  head  on  the  tension  side, 
fractured,  without  appreciable  bending,  un- 
der the  load  63,900  pounds.  This  behavior 
of  rails  which  have  yielded  and  the  metal  in 


the  head  flowed  over  the  sides  under  the 
wheel  pressure,  has  been  verified  in  a  num- 
ber of  instances.  The  rails  which  are 
harder  at  the  start  appear  to  be  affected  in 
a  similar  manner,  but  in  a  less  marked  de- 
gree. 


THE  BUSINESS  MAN'S  HEALTH. 

THERE  are  many  business  men  who 
would  be  the  better  by  reading  and 
acting  upon  the  advice  given  below. 
No  doubt  there  are  many  whose  first  ac- 
quaintance with  the  facts  that  their  brains 
and  bodies  are  not  made  for  unchanging 
action,  is  made  by  means  of  a  serious  illness. 
The  following,  from  the  Chicago  Medical 
Times,  is  a  good  scrap  to  paste  up  in  front 
of  the  desk  : 

The  true  secret  of  health  and  long  life  lies 
in  very  simple  things. 
Don't  worry. 

Don't  hurry.  "Too  swift  arrives  as  tardy 
as  too  slow." 

Don't  over-eat.  Don't  starve.  "  Let  your 
moderation  be  known  to  all  men." 

Simplify  !     Simplify  ! 

Court  the  fresh  air  day  and  night.  Oh,  if 
you  knew  what  was  in  the  air  ! 

Sleep  and  rest  abundantly.  Sleep  is  na- 
ture's benediction. 

Spend  less  nervous  energy  each  day  than 
you  make. 

Be  cheerful  and  courteous.  A  light  heart 
lives  long. 

Work  like  a  man  ;  but  don't  work  yeurself 
to  death. 

Avoid  passion  and  excitement.  A  mo- 
ment's anger  may  be  fatal. 

Associate  only  with  healthy  people.  Health 
is  contagious  as  well  as  disease. 

Don't  try  to  hold  the  whole  world  on  your 
shoulders,  far  less  the  universe.  Trust  the 
Eternal. 
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TRADE  ON  A  CASH  BASIS. 

HARDWARE  dealers  have  frequently 
intimated  to  Hardware  their  wish 
to  change  their  business  to  a  cash 
basis.  In  event  of  their  doing  so,  a  day 
should  be  fixed  for  its  initiation  and  their 
customers  duly  prepared  for  it,  either  per- 
sonally, or  by  letter  or  circular,  care  being 
taken  to  point  out  the  benefits  derived  by 
the  customer  thereby.  Ironmongery  gives 
the  following  sample  of  a  useful  circular  that 
might  be  issued  : 

"  We  take  pleasure  in  announcing  to  our 
friends  and  the  public  generally  that  after 
this  date  we  propose  to  conduct  our  business, 
both  buying  and  selling,  on  the  cash  plan. 

"A  long  experience  in  the  hardware  busi- 
ness has  convinced  us  that  the  system  cf 
selling  goods  on  credit,  to  be  paid  for  when 
convenient,  is  a  most  vicious  one.  The  in- 
creased expenses  of  doing  a  credit  business, 
on  account  of  salaries  of  bookkeeper  and 
collector,  the  amount  of  inevitable  losses 
every  year  because  of  bad  debts,  which  will 
occur  notwithstanding  the  most  careful  dis- 
crimination, and  the  loss  of  interest  from 
having  a  large  amount  of  capital  'tied  up' 
in  book  accounts,  all  render  necessary  a 
larger  margin  of  profit,  which  has  to  be  con- 
sidered as  business  expenses  and  paid  for 
by  the  cash  buyers. 

"  Besides  this,  the  bad  feeling  constantly 
occurring  because  credit  is  given  to  one  c  js- 
tomer  and  refused  another,  and  the  dis- 
agreeable necessity  of  being  obliged  to  '  dun' 
customers  for  past  due  accounts,  confirm  us 
in  our  determination  in  the  future  to  sell  for 
cash. 

"  In  these  times  of  close  competition  cash 
buyers  expect,  and  are  entitled  to,  the  very 
lowest  prices,  and  should  not  be  required  to 
pay  the  losses  incident  to  a  credit  business. 

"  In  the  future  it  shall  be  our  aim,by  giving 
the  most  careful  personal  attention  to  every 
detail  of  our  business,  to  satisfy  the  demands 
of  close  cash  buyers,  and  to  carry  a  still  bet- 
ter assortment  of  carefully  selected  lines  of 
the  following  goods.  Endeavoring  in  all 
things  to  further  the  interest  of  our  patrons 
by  giving  them  all  the  advantages  of  a  cash 
system,  we  shall  hope  to  merit  a  continuance 
of  the  patronage  which  we  have  received  in 
the  past." 

Attention  should  also  be  called  by  the  cir- 
cular to  the  particular  stocks  principally 
dealt  in,  such  as  :  Cutlery,  house-furnishing 
goods,  builders'  hardware,  mechanics'  tools, 
suitable  articles  for  gifts,  blacksmiths'  goods, 
butchers'  supplies,  skates,  lamps.  Prices 
should  also  be  quoted  in  parallel  columns 
showing  what  they  formerly  were  and  how 
much  less  they  are  on  the  cash  basis.  It  is 
not  necessary  to  make  reductions  all  the 
way  round  \v  the  same  proportion.  Special 
reductions  in  a  few  leading  lines  carefully 
brought  to  the  notice  of  customers  will  be 
sufficient  in  the  circular.  Quick  sales  will 
ensue,  and  by  the  money  being  in  hand  and 


again  and  again  invested,  profits,  though 
smaller  in  each  instance,  will  be  multiplied. 
No  bad  debts  will  then  be  made. 


A  COMMENDABLE  COFFEE  POT. 

IT  has  long  been  in  question  how  to  obtain 
a  perfect  drink  and  retain  the  full  strength 
and  aroma  of  the  tea  or  coffee  In  the 
old  style  of  tea  or  coffee  pot,  a  great  deal  of 
the  life,  essence,  strength  and  aroma  is  cer- 
tainly wasted.  A  pot  that  will  make  it  im- 
possible to  make  anything  but  delicious  tea 
or  coffee,  should  find  great  favor  with  de- 
votees of  the  cup  that  cheers  but  does  not 
inebriate.      The    accompanying    cut    repre- 


sents the  Excelsior  Tea  and  Coffee  Pot, 
which  the  Collns  Manufacturing  Co ,  To- 
ronto, are  putting  on  the  market,  and  which 
they  say  possesses  all  the  before-mentioned 
perfections.  Amongst  other  things  the  firm 
claim  that  it  will  save  one-third  the  amount 
of  coffee  used  in  any  other  way,  and  it  re- 
quires no  skill  to  be  able  to  make  the  best  in 
the  quickest  time  ;  also  that  it  is  the  only 
one  in  which  you  may  boil  the  coffee  and 
retain  all  the  strength  and  aroma.  "All 
who  have  used  them  say  it  makes  the  best 
tea  or  coffee  they  ever  drank,  and  we  anti- 
cipate a  large  demand  for  them,"  said  one 
of  the  firm. 


FACT  IS  BETTER  THAN  POETRY. 

A  newspaper  philosopher  laments  that  the 
earth  has  become  small  and  pinched.  There 
is  no  distance  any  more,  he  says.  In  a  tew 
days  one  is  whirled  around  the  globe.  In 
that  olden  time  a  few  hundred  miles  was  far, 
far  away,  and  the  friend  that  had  come  such 
distance  was  almost  hailed  as  would  be  a 
denizen  of  Mars.  Yes,  those  old-time  days 
are  gone.  The  peaceful,  restful,  quiet  days 
are  past — they  are  only  a  reminiscence,  a 
tender  recollection.  Soon  they  will  be  swept 
from  the  memory  of  all  the  living.  The  old 
days  of  song  and  story  have  vanished.  The 
sickle  and  the  scythe,  the  grain  cradle  and 
the  rake,  these  can  only  be  seen  in  museums 
of  antiquities.  One  goes  to  the  grain  field, 
and,  instead  of  the  poetic  harvest  field  as  of 
old,  a  clicking  and  metallic  whirr  greets  the 
ear — a  mechanical  harvester  propelled  by 
horses,  or,  if  in  the  West,  by  steam,  looms 
upon  the  sight,  and,  as  if  by  magic,  the 
standing  grain  is  cut  and  strikes  the  earth 


in  automatic  bundles.  Ere  the  day  is  far 
advanced,  presto !  the  grain  that  in  the  morn- 
ing breeze  swung  like  billows  of  flame  is 
standing  in  somber  shocks.  This  spirit  of 
the  modern  age,  whose  iconoclastic  imprint 
is  on  everything,  comes  from  boiling  water 
and  toying  with  lightning.  Strangest  of  all 
strange  things  was  this,  that  the  song  of  the 
teakettle,  falling  on  an  inquiring  brain, 
should  revolutionize  the  world  ! 


CUTTING  PRICES. 

IT  is  a  constant  cause  of  complaint  on  the 
part  of  some  retail  ironmongers,  says 
London  Ironmongery,  that  others  en- 
gaged in  the  same  business  are  cutting 
prices  altogether  too  low  in  general  and 
staple  lines  as  well  as  in  such  seasonable 
goods  as  skates,  in  order  to  get  the  trade  by 
underselling.  Some  cases  have  been  men- 
tioned to  us  of  dealers  exhibiting  skates  for 
sale  at  prices  which  could  not  possibly  give  a 
profit  of  more  than  one  penny  per  pair.  No 
doubt  it  is  difficult  to  avoid  the  temptation 
to  make  a  run  on  such  a  class  of  goods  while 
the  cold  weather  is  here,  but  ironmongers  in 
each  district  would  do  well  to  mutually 
agree  upon  some  minimum  of  profit  below 
which  they  would  not  sell.  People  who 
want  skates  do  not  haggle  over  a  few 
odd  pence  on  the  price  of  a  pair,  and  a 
slight  addition  to  the  cost  will  not  lessen 
the  total  number  sold  to  any  real  extent. 
Underselling,  if  a  reasonable  profit  be  made, 
cannot  be  seriously  complained  of  in  some 
instances.  If  one  dealer  manages  to  buy 
more  successfully  than  another,  he  is  entitled 
to  his  extra  profit,  ur  to  an  equal  profit,  if  he 
can  get  it  by  selling  at  the  same  figure  as 
his  less  fortunate  fellow  trader,  or  even  be- 
low it.  What  is  to  be  condemned  is  cutting 
prices  to  a  ruinous  extent.  There  are  in- 
stances of  this  being  done  in  regard  to 
many  articles,  and  to  an  extent  which  is 
disastrous  to  the  individual  and  injurious  to 
the  whole  trade.  Such  a  system,  ruthlessly 
pursued,  would  be  pernicious  and  most  detri- 
mental to  all  the  interests  concerned.  Dull 
times  help  to  further  this  evil,  but  ironmon- 
gers generally  will  be  too  wise  to  allow  the 
practice  to  be  encouraged. 


Many  a  fond  parent  does  not  go  to  sleep 
until  after  the  bawl  is  over. — Boston  Globe. 
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U.  S.  GLASS  INDUSTRY. 

THE  changes  in  the  window  glass 
situation  follow  each  other  so  rapidly 
that  it  is  not  easy  to  keep  up  with 
theni,  says  N.  Y.  Journal  of  Commerce.  A 
trust  was  organized  about  a  year  ago,  be- 
cause the  capacity  of  the  existing  plants  in 
this  country  were  far  in  excess  of  the  de- 
mand, even  if  no  glass  whatever  were  im- 
ported. But  this  excessive  capacity,  which 
was  the  occasion  for  organizing  the  trust, 
was  the  obstacle  to  its  success;  all  the  manu- 
facturers could  not  be  induced  to  come  in  ; 
enough  remained  outside,  selling  at  lower 
prices  than  those  fixed  by  the  trust,  to  make 
the  maintenance  of  list  prices  impossible; 
the  trust  concerns  had  to  cut  prices  or  see 
business  go  away  from  them. 

It  does  not  seem  probable  that  the  outside 
concerns  were  willing  or  able  to  continue  in 
business  at  a  loss,  and  the  presumption  is 
that  if  they  were  making  some  profits  the 
trust  was  organized  to  make  large  and  undue 
profits.and  failed  only  because  a  good  many 
manufacturers  preferred  doing  a  good  deal 
of  business  on  a  small  margin  to  going  into 
the  trust  and  doing  a  great  deal  less  busi- 
ness at  a  higher  rate  of  profit. 

All  the  glass  establishments  were  idle  dur- 
ing the  summer,  as  is  their  wont.  They  did 
not  close  on  account  of  bad  times  ;  they  al- 
ways close,  but  the  bad  times  made  them 
slow  about  starting  up  in  the  fall,  and  they 
attempted  to  get  a  considerable  reduction  in 
wages.  The  men  resisted,  and  the  manu- 
facturers had  the  usual  prospect  of  winning 
by  waiting  till  the  men  got  hungry,  when  the 
Chambers  Glass  Co.,  of  Kensington,  Penn., 
created  intense  disgust  by  starting  up  in  the 
middle  of  October  at  the  old  wages.  This 
was  announced  at  the  time  as  the  end  of  the 
Glass  Trust,  but  the  formal  dissolution  did 
not  occur  till  just  two  months  ago,  when  the 
moribund  trust  assembled  its  component 
parts  in  Milwaukee,  the  seat  of  its  corporate 
existence,  and  dissolved  itself  because  it 
could  not  control  the  market. 

Not  a  month  ago,  and  only  about  five 
weeks  alter  the  trust  had  performed  the 
"  happy  dispatch,"  most  of  its  integral  ele- 
ments met  in  Pittsburg  and  considered  the 
depressed  condition  of  trade.  The  formal 
action  taken  was  to  agree  to  close  all  the 
plants  February  10,  provided  85  per  cent,  of 
the  producing  capacity  agreed.  But  the 
understanding  reached  by  the  glass  makers 
who  attended  the  meeting  was  more  drastic. 
The  Pittsburg  Commercial  Gazette  of  Jan- 
uary 12  said  :  "  It  had  been  decided  by  the 
largest  producers  to  stop  work  at  the  time 
stated,  and  this  course  has  been  decided 
upon  without  any  general  agreement." 
Chairman  Bodine  said  :  "  The  shut-down 
would  have  come  without  an  agreement,  and 
will  take  place  in  many  sections  regardless 
of  the  decision  of  the  manufacturers  who 
were  not  present  at  our  meeting.  There  is 
no  market  for  our  glass,  and  the  stocking  of 
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our  warehouses  with  plass  at  the  present 
cost  of  production  would  lead  to  bankruptcy, 
as  the  future  prices  will  be  so  low  by  reason 
of  foreign  competition  as  to  prevent  the  dis- 
posal of  any  stock  accumulated  under  the 
present  labor  cost  at  anything  but  a  great 
loss.  *  *  *  No  factory  in  the  country 
has  more  orders  than  will  insure  a  run  of 
seven  days." 

The  plans  of  the  manufacturers,  a>  ex- 
plained by  the  Commercial  Gazette,  were 
to  shut  down  absolutely  February  10  ;  if, 
after  that,  the  workmen  came  around  and 
begged  for  work  at  wages  fifty  or  sixty  per 
cent,  less  than  the  former  rates,  the  manu- 
facturers would  consider  the  matter  of  start- 
ing up. 

But  on  February  2,  a  dispatch  was  sent 
out  from  Pittsburg  saying  that  the  proposed 
shut-down  at  the  end  of  this  week  would  pro- 
bably not  occur.  "  The  large  firms  of 
Indiana  have  said  that  they  will  not  sus- 
pend unless  the  Chambers  Glass  Company 
does  so."  This  is  the  same  concern  that 
broke  the  back  of  the  trust  by  resuming  in 
October  at  the  old  rate  of  wages.  It  is  one 
of  the  largest  concerns  in  the  country  ;  its 
plant  is  new,  and  it  is  evident  that  it  can  do 
business  with  higher  wages  and  lower  prices 
than  some  of  the  other  concerns,  and  it 
shows  little  disposition  to  handicap  itself  for 
the  benefit  of  establishments  with  smaller 
and  less  efficient  means  of  production.  On 
the  same  day  there  was  sent  out  from  At- 
lanta the  announcement  that  the  glass  works 
at  that  point,  which  had  been  idle  for  eight 
months,  had  started  up  the  day  before. 

Although  plate  glass  is  a  different  article, 
it  is  worth  noticing  in  this  connection  that, 
according  to  a  dispatch  from  Elwood,  Ind., 
dated  Sunday,  Col.  A.  L.  Conger  said  that 
on  the  following  day  twenty  mere  pots  would 


be  started  at  the  Diamond  Plate  Glass 
Works  at  Elwood,  and  the  factory  would 
soon  be  running  at  its  full  capacity. 


SOFT  STEEL  IMPROVING. 

THE  Iron  Trade  Review  of  February 
8  says  :  "  The  market  for  soft  steel 
has  furnished  further  encouraging  in- 
dications the  past  week,  and  an  advance  of 
from  50  to  75  cents  over  the  lowest  prices 
touched  has  taken  place.  Pittsburg  and 
Chicago  have  recorded  heavy  transactions 
in  billets.  Prices  have  advanced  to  $16 
Pittsburg  and  $18.50  Chicago.  The  heavy 
demand  for  wire  rods  is  a  further  feature, 
and  the  refusal  of  an  Eastern  order  by  a 
Western  mill  indicates  how  well  sold  ahead 
are  the  rod  mills  of  both  sections — a  condi- 
tion that  contrasts  strangely  with  that  of  a 
few  weeks  ago  in  this  department  of  the 
market.  The  fact  that  buyers  have  been  in 
the  market  after  advances  were  made  in 
prices  indicates  that  purchases  have  been  in 
response  to  demand  springing  up  in  the 
various  ramifications  of  small  trading.  The 
call  for  nails  and  for  barb  wire,  which  has 
been  responsible  for  much  of  the  business  in 
billets,  shows  a  starting  of  things  in  a  retail 
way — the  beginning  of  buying  that  must  be 
looked  to  as  a  basis  of  any  general  revival. 
From  the  standpoint  of  the  mills  the  situa- 
tion is  better  than  at  any  time  in  months. 
Whether  the  process  of  building  up  to  a 
basis  of  permanent  betterment  has  begun 
can  be  better  determined  a  few  weeks  hence. 
No  appreciable  improvement  has  taken 
place  in  pig  iron." 


Ed.  (the  bill  collector)— I'm  one  of  the 
most  popular  men  in  town.  Ned — Why  do 
you  think  so  ?  Ed. — Wherever  I  go  I'm 
always  asked  to  call  again. 
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[Importers,  wholesale  merchants  and  manufacturers 
should  send  any  items  intended  for  this  department  so 
that  they  may  reach  the  head  office  not  later  than  Wed- 
nesday morning.  The  editor  will  always  welcome  such 
information.] 

HLAPORTE,  of  Laporte,  Martin  & 
Co.,  has  been  elected  president  of 
•  the  Montreal  Chambre  de  Com- 
merce, and  Mr.  J.  D.  Rolland,  vice-presi- 
dent. The  annual  meeting  takes  place  on 
Friday  in  the  Monument  National,  when 
the  council  will  be  elected. 

The  Dodge  Wood  Split  Pulley  Company, 
Toronto  Junction,  has  resumed  operations. 

The  Winnipeg  wholesale  dealers  in  coal 
oil  have  reduced  all  grades  about  "$%c.  a 
gallon. 

The  Dominion  Government  has  decided 
to  make  no  change  in  the  canal  tolls  the 
coming  season. 

The  hardware  and  general  stores  of  Bol- 
ton will  close  at  seven  o'clock  on  Monday, 
Wednesday,  and  Friday  evenings. 

Efforts  are  being  made  to  induce  Mercer 
Bros.,  of  Alliston,  to  remove  their  agricul- 
tural implement  industry  to  Brantford. 

Trying  to  do  business  without  advertising 
is  like  winking  at  a  pretty  girl  through  a 
pair  of  green  goggles.  You  may  know  what 
you  are  doing,  but  nobody  else  does. 

Mr.  Williams,  who  has  been  connected 
with  the  blacksmith  business  at  Charbrook 
for  the  last  six  years,  has  purchased  a  farm 
near  London,  to  which  he  will  move  in  the 
spring. 

At  the  Antwerp  exhibition  Mr.  Hector 
Fabre  will  have  thirty  thousand  feet  of  space 
at  his  disposal  for  the  Canadian  exhibits. 
It  is  probable  that  the  Fisheries  Depart- 
ment will  make  a  display  at  Antwerp. 

J.  J.  Morehouse,  the  smelting  works  pro- 
jector, was  in  Hamilton  a  few  days  ago,  ar- 
ranging to  let  the  contract  for  half  a  million 
hard  brick  for  the  furnaces.  He  says  the 
buildings  will  be  pushed  on  in  the  spring. 

In  the  matter  of  the  Ideal  Washer,  Churn 
and  Wire  Mattress  Company,  of  St.  Thomas 
(limited),  after  paying  preferred  claims, 
there  is  $221.35  left  to  pay  claims  of  $22,- 
107  60,  and  a  first  and  final  dividend  of  one 
cent  on  the  dollar  has  been  declared. 

The  Dominion  Plate  Glass  Insurance  Co., 
of  C  mada,  has  decided  to  open  up  for  busi- 
ness in  Winnipeg.  The  company  was  in- 
corporated by  act  of  parliament,  and  has  a 
capital  of  $50,030.  Messrs.  Gordon  &  Suck- 
ling have  been  appointed  general  agents  for 
Winnipeg. 

Messrs.  Weaver,  Adams  &  Reynolds,  of 
Neepawa,  have  received  an  offer  of  $22,000 
from  a  Chicago  firm  for  the  patent  right  for 


the  United  States  of  their  "Thill  Coupler 
or  Shaft  Support."  Already  they  have  sold 
$1,525  worth  of  county  rights  in  Manitoba, 
and  have  a  standing  offer  of  $450  for  Winni- 
peg.— Neepawa  Register. 

Wm.  Buckberrough  and  his  two  assistants 
have,  during  the  past  eight  days,  put  on  780 
horse  shoes.  This,  with  other  work,  makes 
a  good  week's  business,  and  "  Bill "  will  no 
doubt  be  Tilsonburg's  first  millionaire  if 
things  keep  on  coming  his  way  as  they  have 
for  the  last  eight  days. — Journal,  St. 
Thomas. 

A.  E.  Caron,  examiner  in  the  Gov- 
ernment patent  office,  states  that  in  his 
opinion  Allard,  the  Quebec  blacksmith,  who 
was  said  to  have  discovered  the  lost  art  of 
tempering  copper,  did  not  really  discover  it 
at  all.  Mr.  Caron  said  that  none  of  the 
pieces  of  copper  tempered  by  the  process 
which  Allard  sumbitted  to  him  were  so  hard 
that  he  could  not  cut  them  with  a  knife. 
He  said  further,  that  Allard  offered  to  sell 
his  secret  for  $500. 

James  Holmes,  son  of  Mr.  James  Holmes, 
hardware  merchant,  of  Woodstock,  met 
with  a  serious  accident  on  the  market  there 
on  Saturday  morning.  The  young  man  was 
watching  a  sale  of  cattle,  when  a  new  milch 
cow  with  a  calf  wheeled  around  and,  catch- 
ing the  boy  on  her  horns,  tossed  him  up 
several  feet  in  the  air.  He  fell  heavily  on 
the  frozen  ground,  receiving  serious  injuries. 
He  is  suffering  from  slight  concussion  of  the 
brain  and  is  otherwise  badly  bruised. 

At  Hamilton,  Inventor  Harris  displayed 
his  model  for  running  electric  cars  without 
overhead  wires,  and  explained  in  a  general 
way  the  principles  on  which  it  worked.  Be- 
tween the  rails  on  which  the  wheels  run 
there  were  slits  through  which  connection 
was  made  by  brushes  with  the  charged  wire 
underneath,  and  to  all  appearance  the  in- 
ventor has  solved  the  problem.  The  in- 
ventor was  able  to  answer  satisfactorily  the 
queries  put  to  him,  and  to  remove  the  ob- 
jections suggested. 

Application  has  been  made  to  the  Legisla- 
ture for  a  charter  of  incorporation  for  the 
Hamilton  Hardware  Co.  (Ltd.),  with  a  capi- 
tal stock  of  $75,000.  The  objects  of  the  com- 
pany are  to  carry  on  the  business  of  whole- 
sale and  retail  hardware  and  general  merch- 
ants. The  applicants  for  the  charter  are  : 
James Ferres,  merchant;  Christopher  Alonzo 
Whitwam,  merchant;  William  James  Swan- 
son,  merchant  ;  Ralph  Bowering  Baker, 
salesman,  and  Harcourt  Edward  Orton  Bull, 
clerk,  all  of  this  city.  The  business  is  to  be 
carried  on  in  Hamilton. 

The  annual  meeting  of  the  Consolidated 
Plate  Glass  Co.  of  Canada  (Ltd.)  was  held 
at  the  head  office  of  the  company  on  the  7ih 
inst ,  when  these  gentlemen  were  elected 
directors  for  1894  :  F.  J.  Phillips,  W.  C. 
Phillips  and  N.  W.  Bryant,  of  Toronto ; 
Alexander    Ramsay    and    L.  I.   Boivin,  of 


Montreal;  W.  R.  Hobbs  and  T.  S.  Hobbs,  of 
London.  These  gentlemen  met  alter  the 
close  of  the  shareholders'  meeting  and  re- 
elected Mr.  F.  J.  Phillips  as  president  and 
Messrs.  W.  R.  Hobbs  and  Alexander  Ram- 
say as  vice-presidents. 

The  fortieth  annual  dinner  of  the  firm  of 
Crathern  &  Caverhill,  and  Caverhill,  Lear- 
mont  &  Co.,  Montreal,  was  held  Friday 
night  at  the  Balmoral  hotel.  After  a  very 
sumptuous  banquet,  of  which  the  menu  was 
the  best,  the  following  toasts  were  the  order 
of  the  dinner:  "The  Queen,"  "The  Hard- 
ware Trade,"  "  Our  Guests,"  "  The  Firms  of 
Crathern  &  Caverhill,  and  Caverhill,  Lear- 
mont  &  Co,"  "The  Caverhill  &  Learmont 
Hockey  Team  (champions  of  the  hardware 
trade),"  "The  Ladies."  A  vote  of  thanks 
was  passed  to  Messrs.  R.  W.  Garth  and 
Jack  Davidson. 

A  cable  says  the  official  figures  for  the 
trade  between  Canada  and  the  United 
Kingdom  for  the  month  of  January  are  pub- 
lished to-day.  They  show  that  the  imports 
were  £173,089,  being  an  increase  of  ^99,528 
over  the  previous  January.  The  exports  to 
the  Dominion  totalled  ,£351,111,  a  decrease 
of  £39,913  for  the  month,  as  compared  with 
January,  1892. 

The  Canadian  Pacific  Railway  Company 
is  applying  to  the  Dominion  Government 
for  authority  to  bridge  over  the  Ottawa  to 
connect  the  Lake  Temiscamingue  railway 
line,  now  being  constructed  by  the  company, 
with  the  main  Canadian  Pacific  line  at 
Mattawa.  As  the  Ottawa  river  is  not  navi- 
gable at  that  point  the  government  can 
authorize  the  construction  of  a  bridge  there 
by  order-in-council. 

At  the  annual  meeting  of  the  Richelieu  & 
Ontario  Navigation  Company,  held  in  Mon- 
treal Thursday,  a  board  of  directors  was 
chosen  as  follows  :  M.  Connolly,  L.  J.  For- 
get, J.  Louis,  A.  F.  Clerk,  F.  C.  Henshaw, 
R.  Forget,  H.  Mackenzie,  J.  Swift,  W. 
Wainwright,  and  W.  R.  Miller.  This  leaves 
out  five  members  of  the  old  board  :  Messrs. 
N.  K.  Connolly,  ex-president  ;  Thomas  Mc- 
Greevy,  Jacques  Grenier,  John  Patterson, 
and  W.  G.  Murray.  Mr.  M.  Connolly  was 
appointed  president,  and  Mr.  W.  Wain- 
wright, vice-president. 
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Hamilton. 


Ontario. 


HARDWARE. 
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TORONTO  CUTLERY  CO., 

65  and  67  Yonge  Street,  Toronto 

M.  MAYER,  Propr. 


NON-XLL 
IMPERIAL 
T.  C.  Co.'s 
WILLIAMS 


Pocket  Knives 

Razors 

Nickel  Steel 

Shears 

Dble  Shear  Steel 

Butcher  Knives 


> 

JO 

> 

z 

H 
m 
o 


We  fully  guarantee  all  goods  named  above. 


BERTRAM  &  CO. 


TORONTO 


Hardware  and  Iron 
Merchants 


MANUFACTURERS    OF 


Toronto  Files 
^■d  Dundas  Axes 


Quality  and  finish  of 
our  Files  and  Axes 
unsurpassed.    .    .    . 

Special  Attention  to  Letter  Orders. 


Wall  Dusters 

Our  Wall  Duster  is  a  common-sense  article 
which  only  has  to  be  shown  to  be  sold. 
Send  for  Price  List. 

FRANK  HOLT,  s.  coibome  street,  Toronto 


DEDERICK'S  PATENT   STEEL  SHELL 
HAY  PRESSES. 

Made  of  Steel— lighter,  stronger,  cheaper,  more 
power,  everlasting,  and  competition  distanced. 


Also  all  styles  of  Bale  Ties  made  from  the 

Best  Steel  Wire. 

Manufactured  by  BOYD  &  CO.,  Huntingdon,  Q. 


BERGER  BROS. 


Tinners'  Hardware 

and   Roofers'  Supplies. 


The  best  Eave  Trough  Hangers  and  Pipe  Fasteners 
on  earth.  Berger's  Long  Eave  Gutter,  Pipe  Hooks  and 
Fasteners  of  every  description.  Also  Ridging,  Crest- 
ings,  Finals,  Registers  and  Ventilators.  Don't  buy  un- 
til you  have  our  price.     Samples  and  catalogue  free. 

237  ARCH  ST.,   PHILADELPHIA,    PA. 


(^larkson 


ACCOUNTANTS    ♦     .     . 

Established  1804. 

26  Wellington  St.  East,  TORONTO 


Gas,  Electric, 
Combination 


A  select  stock  of 

Gas  and 
Electric 

GLOBES 


JAS.  BARWELL,  SfJX.'  Toronto 

Drawings  and  prices  on  application. 
The  trade  supplied. 


.  4  L  SAMUEL, 


HO. 


26.   28,   30   Front  St.   West,   TORONTO 

Pmpt   tctu    T^T^ttol?'     SAMUEL,  SONS  &  BENJAMIN 
JZViMCjrl^lC^Jrt     iiUUMV.      164  Fenchurch  St,  London,  E.  C. 


i  Screen  Doors  and  Windows 

Green  Wire  Cloth 

Screen  Door  Hinges 


(LARGE    ASSORTMENT) 


PABIS  GrZRIEIEirsr        WRITE  for  QUOTA  TIONS 
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HARDWARE 


MONTREAL   MARKETS. 

Montreal,  Feb.  16,  1894. 
HARDWARE. 

THE  week  has  witnessed  a  fair  move- 
ment of  business,  principally  in  one 
or  two  lines  of  shelf  goods,  which  are 
fairly  active  in  a  small  way  for  present 
delivery.  The  demand  does  not  extend  to 
all  lines,  however,  so  that  speaking  gener- 
ally, hardware  still  rules  on  the  quiet  side. 
It  is  worthy  of  note,  however,  that  fair 
orders  are  being  received  for  spring  ship- 
ment by  jobbers  in  all  the  leading  lines, 
business  in  this  connection  being  about  on 
a  par  with  that  of  last  spring.  Despite  this 
demand  on  spring  account,  however,  whole- 
salers do  not  show  much  urgency  about 
supplies,  and  both  manufacturers  here  and 
agents  of  foreign  makers  state  that  they 
are  backward  in  this  respect,  expressing 
uncertainty  about  tariff  changes,  etc.,  though 
it  is  not  expected  that  there  will  be  any 
radical  change  in  the  clauses  of  the  iron 
tariff  which  govern  small  wares.  In  con- 
sequence of  this  backwardness,  stocks  in 
jobbers'  hands  are  very  small.  In  fact,  it 
is  common  talk  that  they  were  never  so  low 
before  at  the  season  of  the  year  in  some  lines, 
cutlery,  for  instance,  in  some  branches  of 
which  one  or  two  of  the  leading  houses 
were  practically  run  out  of  stock  at  the  first 
of  the  year.  Present  movement  largely  con- 
sists of  hinges,  carpenters'  tools,  bolts,  hol- 
low ware,  etc.,  made  up  principally  of  small 
orders  for  actual  requirements. 

Wire — The  actual  movement  ;at  present 
is  very  small,  but  fair  prospects  are  noted  on 
spring  account,  if  orders  are  any  criterion. 

Rope — A  few  small  lots  are  moving,  but 
actual  business  is  small.  We  quote  :  Sisal, 
%yi  to  8^c  for  7-16  and  upwards,  and  15c. 
for  deep   sea  line  ;    pure   manilla,    \o%  to 


io)4c.  for  7-16  and  upwards,  and  ii^c.  for 
smaller  sizes. 

Cutlery — Only  a  small  jobbing  business 
is  doing.  Stocks  in  jobbers' hands  here  are 
very  small,  in  fact  some  lines  are  almost 
run  out,  but  despite  the  fact  there  does  not 
appear  to  be  much  urgency  about  business 
for  importation,  sales  agents'  complaining 
that  business  is  very  backward  in  this  re- 
spect. 

Nails — Both  cut  and  wire  nails  are  quiet. 
Present  movement  is  small,  and  orders  for 
forward  account  are  not  noticeably  large. 
Makers  also  report  that  wholesalers  do  not 
seem  inclined  to  talk  business  very  far 
ahead. 

Bolts,  Nuts,  etc.— Quite  a  few  small 
orders  for  bolts,  nuts,  burrs,  copper  rivets, 
carriage  bolts,  etc.,  have  been  going  out 
this  week,  but  only  for  immediate  require- 
ments. 

Tacks — Tacks  continue  to  move  in  small 
lots  for  actual  wants,  quite  a  few  lots  of 
gimp  tacks  going  out  this  week,  but  other- 
wise the  market  is  quiet,  there  being  little 
doing  for  forward  account. 

Chain — Remains  dull  and  unchanged. 

Horseshoes  —  Nothing  to  report  in 
horseshoes  or  horsenails,  only  a  few  small 
lots  moving. 

Ware — A  few  lots  of  common  ironware 
have  been  moving  during  the  last  few  days, 
but  only  for  immediate  wants. 

Sporting  Goods— Guns  and  ammunition 
rule  quiet,  but  some  small  .orting  orders  for 
skates  have  been  received. 

Tools — The  feature  in  this  line  is  the 
demand  in  a  small  way  tor  carpenters'  tools, 
smoothing  planes,  grooving  planes,  saws  and 
augers  all  receiving  attention. 

Plumbing  Supplies— Little  or  nothing 
doing. 


Builders'  Supplies— Remarks  re  plumb- 
ing app'y  to  building  supplies  also. 

Iron  Pipe — Nothing  doing  except  in  a 
very  sma'l  jobbing  way. 

Naval  Stores— These  have  ruled  very 
quiet,  there  being  little  or  no  demand  for 
any  article  except  turpentine  for  which 
there  has  been  some  enquiry  in  consequence 
of  the  firmer  tendency  of  values.  In  fact  we 
quote  an  advance  of  ic.  as  follows  :  Tur- 
pentine, 49  to  51c. ;  resins,  $2.50  to  $5,  as  to 
brand  ;  coal  tar,  $3.50  to  $4  ;  cotton  waste, 
6>£c.  for  colored,  and  7  to  10c.  for  white  ; 
oakum,  ryi  to  7%c. ;  and  cotton  oakum,  10 
to    12>£c. 

METALS. 

There  is  a  little  or  nothing  to  report  either 
in  heavy  hardware  iron  or  metals,  all  lines 
of  which  continue  quiet  both  as  regards  busi- 
ness from  stock  and  for  impoitation.  In  the 
latter  respect  buyers  evidently  consider  that 
there  is  nothing  in  the  condition  of  primary 
markets  to  call  for  any  particular  urgency. 
It  will  be  noted  elsewhere  however  that 
cables  to  some  commission  men  quote  ad- 
vances on  some  particular  brands  of  tin 
plate,  but  in  the  main  the  feeling  on  the 
other  side  does  not  seem  to  infer  the  possi- 
bility of  any  radical  change  in  the  direction 
of  higher  prices  in  the  near  future. 

Pig  Iron— In  pig  iron  the  market  has 
continued  dull,  and  until  the  uncertainty 
regarding  the  tariff  is  settled  no  material 
change  is  looked  for.  We  quote  ex-store  : 
Summerlee,  $19  50  ;  Eglinton,  $18.25  ;  Carn- 
broe,  $18,  and  Nova  Scotia,  $17  to  $17.50. 

Scrap  Iron — There  has  been  some  large 
business  in  wrought  scrap  iron  put  through 
for  importation  during  the  week,  involving 
2,000  to  3,000  tons,  the  terms  being  private. 
It  is  possibly  within  a  range  of  $15.50  to 
$15.75. 


Milk  Can  Trimmings  and  Cans 
Delivery  Can  Trimmings  and  Cans 
Creamery  Can  Trimmings  aND  Cans 


We  have  an  entirely  new  idea  in  Creamery  Can  Gauges,  easy  to  solder, 
perfectly  tight,  unbreakable. 


All  sizes  and  gauges  of  Tinned  Sheets  for  Cans  and  Vats, 
full  stock  and  can  make  prompt  shipment. 


We  have  a 


BROAD   HOOP 
PATTERN. 


SAP  BUCKETSand  SPILES.     We  can  supply  both  the  ordinary  flar- 
ing and  deep  straight  bucket — Montreal  pattern. 


IRON  CLAD 
PATTERN. 


THE  McCLARY  MFG.  CO.,  London,  Toronto,  Montreal,  Winnipeg,  Vancouver, 
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WANTED. 


WANTED  — A    SECOND-HAND    SET    OF   TIN- 
ner's    tools.       Address    X.  V.  Z.,     care    Hard- 
ware. (7) 


The  Best  is  the  Cheapest. 


STANDARD  BELT 


GUARANTEED. 


J.  L  GOODHUE  &  CO. 


Danville, 
■  Quebec. 


A  full  stock  of  our  goods  kept  on  hand 
by  our  Western  representative, 

H.  D.  SIMMONS  &  GO. 


Telephone  2164. 


85  York  St.,  Toronto 


RAZORS,      SCISSORS 


BUTCHER'S    KNIVES 


AMERICAN  CARPET  SWEEPERS 

CANADIAN  MAKE 


W 
A 
R 
R 
A 
N 
T 
E 
D 


B 
E 
S 
T 

Q 
U 
A 
L 
1 

T 
Y 


PRICE  PER  DOZEN,  $36.00. 


Order  from  your  jobber,  or  send  direct  to 

J.  M.  WARNER  MFG.  CO. 

Send  for  Price  Lists.  HAMILTON. 


ADAM   HOPE 
&  CO., 


Offer  for  Sale 


HAMILTON 


CUTLERY. 


Jos.  Rodgers  &  Co's,    E.   M.   Dickinson's  and 
other  Sheffield  Makes.    German  Pocket  Knives 

and  Razors,  "  Hercules  "  Scissors. 

Import  orders  solicited.      See  our 

samples  and  prices.  MONTREAL  and  TORONTO. 


A.  C.  LESLIE  &  GO. 


Pure  Southern 


TURPENTINE 


Our  Spec i alty 


Remember,  we  are  headquarters  for  the   pure  article,  and    intending  purchasers  will  do 

well  to  get  our  price  before  placing  their  orders. 
Every  barrel  of  Turpentine  we   ship  is    accompanied    by  our   printed  guarantee  that  it 

is  ABSOLUTELY  PURE- 

We    Are    Not   Members   of   any   Combine. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W„  TORONTO 


THE 


•• 


INVI/NCIBLE. 


EVERY  SAW 
WARRANTED. 


Guaranteed  four  Guages  Thinner  on  Back  than  Front  and  Made  from 
the  Highest  Quality  of  Double  Refined  Silver  Steel, 


Manufactured  only  by 

The  James  Robertson  Co.  — "»■• 

Toronto. 


SAMPLE  ORDER  SOLICITED. 


"Pioneer"  and  "Sloss" 

PIG    IRON 

These  are  fine  foundry  irons,  being  strong 

and  large  scrap  carriers. 
Also  all  the  well-known 

Scotch  Brands, 

Broken  Car  Wheels, 
and  Railway  Cast  Scrap. 


THE  WHITMAN  &  BARNES  MFG.  CO 

Canadian   Branch:    St.  Catharines,  Ont. 


NO.    I 


Nail  Hammer 


It  cannot  be  excelled  in  quality  or  finish  by 
any  Hammer  mauufactured. 

Our  "Garden  City"  Nail  Hammer 


GET   OUR    PRICES  and 
TRY    OUR    GOODS 


Is  the  best  and  cheapest 
"Solid  Cast  Steel"  Ham- 
mer on  the  market.  .  .  . 


We  aim  to  keep  in  stock  a  full  line  of  Hammers,  Sledges, 
etc.,  and  will  make  prompt  shipments 
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MONTREAL  MARKETS— Continued. 

Bar  Iron — Buyers  are  only  taking  what 
they  actually  require  in  bar  iron  pending  the 
uncertainty  about  the  tariff.  We  quote 
$1.85. 

Sheet  Iron — There  is  no  change  in  sheet 
iron,  and  business  rules  quiet  at  the  former 
range,  $2.30  to  S2.60.  Russian  sheets  are 
scarce  and  firm  at  io^  to  11c. 

Hoops  and  Bands — Very  little  business 
to  note  in  this  line,  and  prices  are  un- 
changed, at  $2.30  to  $2.35. 

Steel — Business  quiet  and  prices  un- 
changed. We  quote  :  Best  cast  steel,  io^ 
to  11c;  sleigh  shoe,  $2.40;  spring,  $2.50; 
tire,  $2.50  to  $2.75,  and  round  machinery 
steel,  $3. 

Galvanized  Sheets — Business  contin- 
ues small,  in  fact  it  is  almost  nil.  Some 
orders  for  imports  are  reported,  but  they 
are  small  as  buyers  are  as  backward  in  this 
line  as  any  other.  We  quote  :  4%  to  5c. 
for  ordinary  brands,  Morewood,  6  to  6Xc. ; 
tinned  sheets,  coke.  No.  24,  6  to  6Xr->  No. 
26,  6}4  to  6^c,  and  the  usual  extra  for  lar- 
ger sizes. 

Tin  Plate — The  tone  on  these  continues 
very  easy,  and  there  is  very  little  business 
doing  either  from  stock  or  impoitation. 
Supplies  on  the  whole  were  not  large  and 
buyers  are  not  urgent.  One  commission 
man  has  been  cabled  that  the  brands  he 
handles  have  been  advanced  4)4d.  per  box, 
but  there  have  been  offers  of  cokes  as  low 
as  $3,015  and  charcoal  at  $3.30  for  spring  de- 
livery, in  large  quantities,  of  course.  We 
quote  here  ex-store  cokes  $3  to  $3.15,  and 
charcoal  $3.50  to  $4,  according  to  brand. 

Canada  Plate — The  easy  tone  on  these 
is  as  strong  as  ever,  and  it  is  said  that  offers 
as  low  as  $7  per  ton  have  been  made  for 
spring  importations  with  little  business 
doing.  Business  for  stock  here  is  very  dull 
and  prices  are  more  or  less  nominal  at  $2.40 
with  a  strong  possibility  of  its  being  shaded 
if  a  good  order  was  really  under  considera- 
tion. 

Terne  Plates — Offers  of  these  for  spring 

importation  have  been  made  at  equivalent 
to  $7  with  little  encouragement  in  the  shape 
of  business.  We  quote  ex-store  $7  to  $7.25, 
according  to  grade. 

COPPER — The  activity  that  has  been  noted 
elsewhere  in  copper  certainly  does  not  ex- 
tend to  this  market,  which  continues  dull. 
We  quote  11  to  12c. 

Tin — Tin  continues  dull,  but  is  rather 
firmer,  at  20  to  21c.  fur  ingot    and    bar  tin 

25c. 

Spelter — There  is  no  change  in  spelter, 
which  does  not  present  much  activity.  We 
quote  as  before  :  $4.60  to  $4  75. 

Antimony — Is  quiet  and  unchanged  at 
at  ioj^  to  12c. 

Lead — The  tone  has  been  rather  firmer 
on  pig  lead,  but  the  fact  has  had  little  or  no 
effect.  We  quote  :  Pig  lead,  $2.80  to  $3, 
and  sheet,  $4  to  $4.25. 

Zinc  Sheets— Only  a  few  small  orders 


are  being  booked,  and  business  for  present 
wants  is  nil,  or  very  nearly  so.  We  quote 
as  before  :  $5  to  $5.25. 

Cement — There  has  been  little  change  in 
the  situation  of  the  cement  market.  De- 
mand is  slow,  and  no  particular  change  is 
looked  for  until  the  mild  weather  sets  in. 
Prices  are  nominally  unchanged  on  spot. 
Foreign  houses  have  commenced  to  quote 
for  early  spring  shipment,  but  as  stocks 
here  are  large  and  the  market  abroad  some- 
what firmer  than  it  was  this  time  last  year, 
importers  are  holding  off.  We  quote  : 
English  cement,  $2.05  to  $2.15,  and  Bel- 
gian, $1.90  to  $2.  Firebricks  are  firmer 
and  a  fair  amount  of  trade  has  been  doing 
at  $18.50  to  $22. 50  per  1,000,  as  to  brand. 
PAINTS  AND  OILS. 
There  has  been  a  fair  number  of  orders 
receive  i  for  leads  and  paints  for  spring  ship- 
ment, comparing  favorably,  in  fact,  with 
those  of  a  year  ago,  and  prices  are  steady 
all  round.  Linseed  oil  is  very  quiet  and 
prices  are  unchanged.  We  quote  as  follows  : 
Choice  brands  of  wh'te  lead,  government 
standard,  $5  to  $5.25  ;  No.  1,14.75  \  No.  2, 
$4.50  ;  No.  3,  $4.25  ;  No.  4,  $4  ;  dry  white 
lead,  5c;  red  lead,  pure,  4)4c. ;  No.  1, 
4%c;  zinc  white,  pure,  $7.25;  No.  1,  $6.25; 
No.  2,  $5.25  ;  linseed  oil,  round  lots,  raw, 
59c,  boiled,  62c. 

GLASS. 
The  glass  market,  as  noied  in  our  last, 
gave  signs  of  a  little  more  life,  and  the  better 
feeling  has  continued  this  week,  business 
being  a  little  more  active  for  present 
wants,  while  fair  orders  are  being  re- 
ceived for  spring  shipment.  We  quote  : 
$1 .25  for  first  break;  $1.30  second  break,  per 
50  feet  ;  $3  25  for  first  break  per  100  feet  ; 
putty  in  bulk,  $1.85. 

PETROLEUM. 
Refined  oil  has  ruled  rather  quiet  during 
the  week,  there  being  less  new  business  in 
both  American  and  Canadian.  Prices, 
however,  are  steady  and  unchanged.  We 
quote  as  follows  :  Canadian  crude  at  $1  05 
per  barrel  f.o.b.  at  Petrolea;  Canadian  refined 
at  ii/^c.  in  shed  at  Montreal,  for  round  lots, 
and  12c.  for  small  quantities.  American 
petroleum,  16c.  in  car  lots,  17c.  in  10-barrel 
lots,  I7XC-  m  5-barrel  lots,  and  I7^"c.  for 
single  barrels,  net  cash ;  American  benzine, 
23  to  25c;  Canadian  benzine,  io3/c.  Pe- 
trolea; I2}4c.  Montreal. 

HIDES. 
The  hide  market  continues  much  the  same. 
Dealers  are  still  paying  %c.  less,  viz.,  3/4c, 
2%c.,  and   i/4c  ,   according   to   grade,  and 
tanners  %c.  advance  on  this. 
WOOL. 
Business  is  very  quiet  in  the  expectation 
of  tariff  changes.    We  quote  :  Greasy  Cape, 
14  to  16c. ;  B.A.,  scoured,  30  to  35c;  Can- 
adian fleece,  18  to  20c;  Northwesl,  11    to 
14c,  and  British  Columbi?,  11  to  i2}4c,  as 
to  grade.     In  pulled  wools,  20  to  2i}4c  is 
quoted  for  supers,  and  extra,  23  to  26c. 
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TALLOW. 

Tallow  rules  easy,  and  we  quote  best 
grade  5K  to  6^c;  common  5c,  and  rough 
grades  1  to  3c. 


MONTREAL    TRADE    NOTES'. 

Jas.  Hutton  &  Co.  report  that  the  railway 
companies  are  only  securing  supplies  from 
hand  to  mouth  at  present. 

The  stock  of  cutlery  on  the  shelves  of  two 
of  the  leading  jobbing  establishments  in  this 
city  was  never  as  low  as  it  has  been  recently. 

Offers  in  Canada  plate,  for  spring  importa- 
tion have  been  made  as  low  as  £j  per  ton, 
an  exceptionally  low  figure,  without  much 
business  resulting. 

A.  C.  Leslie  &  Co.  have  received  cables 
from  the  firm  of  makers  in  England  that 
they  represent  to  the  effect  that  their  brand 
of  tin  plate  has  been  advanced  4'^d.  per 
box,  which  they  have  contemplated  for  some 
time,  owing  to  the  very  low  prices  that  have 
ruled. 

The  Northwest  is  not  content  unless  it 
keeps  pace  with  the  age.  Jos.  Hutton  & 
Co.  have  just  received  from  the  Assiniboia 
Club  in  the  N.W.T.  a  notification  that  the 
Burroughs  &  Watts  English  billiard  table, 
which  the  Club  had  ordered,  had  been  re- 
ceived without  injury. 

Euard  &  Macdonald,  hardware  merchants, 
William  Euard  and  George  Mackay  Mac- 
donald, have  assigned  at  the  demand  of  H. 
V.  Truell.  The  full  list  of  creditors  has  not 
yet  been  filed,  but  those  on  the  list  are 
D.  J.  Macdonald,  815,682  ;  Merchants  Bank 
of  Canada,  $8,500;  Anderson  &  Son,  $1,500; 
H.  V.  Truell,  $300. 

A  delegation  of  the  Montreal  lead  and 
color  grinders  went  up  to  Ottawa  to  confer 
with  the  cabinet  this  week  in  regard  to 
changes  in  the  tariff.  It  consisted  of  Messrs. 
Robert  Munro  (Canada  Paint  Co.),  D.  A. 
McCaskill  (McCaski'l,  Dougall  &  Co.),  A. 
Manson  (A.  Ramsay  &  Son),  and  A.  Mc- 
Arthur  (McArthur,  Corneille  &  Co.) 

Walter  H.  Cottingham  &  Co.  have  just  got 
out  their  catalogue  and  descriptive  price 
list  for  the  present  season.  It  is  a  hand- 
some pamphlet  of  105  pages,  conveying  an 
intelligible  idea  c{  the  extensive  list  of  goods 
which  this  firm  handle.  Their  patrons  will 
find  it  very  handy  to  refer  to  when  ordering 
goods. 

The  controversy  over  the  question  of  iron 
duties  rages  apace  both  in  the  press  and  out 
of  it  here.  In  the  meantime,  to  show  that 
Canadian  charcoal  iron  is  a  very  superior 
article,  the  Canadian  Furnace  Company  ex- 
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MONTREAL  Markets  continued 

hibit  in  a  window  on  St.  James  street  a  lot 
of  samp'es  of  their  iror  and  a  testimonial 
from  the  superintendent  of  the  Michigan 
Central  railway  shops  at  St.  Thomas,  to  the 
effect  that  the  works  there  could  not  do 
without  C.  I.  F.  iron  for  car  wheel  purposes. 


TORONTO   MARKETS. 

Toronto,  Feb.  16,  1894. 

HARDWARE. 

Trade  this  week  is  enjoying  one  of  its  pe- 
riodical conditions  of  quietude  which  usually 
put  in  an  appearance  in  February.  Business 
is  almost  at  a  standstill,  and  one  of  the  chief 
reasons  advanced  for  the  very  pronounced 
quietude  is  the  uncertainty  regarding  the 
tariff.  Retailers  tell  travelers  that  they  will 
not  buy  any  more  than  is  absolutely  neces- 
sary for  present  requirements  until  some- 
thing definite  is  known  regarding  this  im- 
portant matter.  Aside  from  this  particular 
feature  of  the  situation  the  prospects  are 
fairly  good,  inspiring  confidence  rather  than 
otherwise.  Rope  showed  lifle  more  ac- 
tivity than  a  week  ago,  but  the  improvement 
in  this  particular  is  offset  by  an  unsettled 
feeling  in  prices.  Coil  chain  is  in  little  bet- 
ter request,  and  the  same  may  be  said  of 
tinware.  Payments  remain  much  as  before. 
Wire — There  have  been  a  few  shipments 
of  fence  wire  from  stock,  but  not  many  have 
been  booked  for  forward  delivery.  Some 
orders  for  barbed  wire  have  already  been 
filled,  but  in  quantities  that  are  small. 

Rope — Trade  in  this  line  is  more  active. 
Prices  are,  however,  unsettled.  Some  good 
shipments  have  been  made,  and  quite  a 
number  of  orders  have  been  booked  for 
spring  delivery.  Price*  unchanged.  We 
quote  :  Sisal,  7-16  in.  and  larger,  8c;  %, 
5-16,  Y%  in.,  %%z.  Manilla,  7-16  in.  and 
larger,  10  to  \o%c;  X,  5-16,  Y%  in.,  10X  to 
ii^c 

Cutlery — Most  of  the  orders  being  re- 
ceived are  for  general  lines  of  pockets,  but 
quantities  are  small. 

Nails — Cut  and  wire  nails  are  quiet,  but 
stocks  are  light,  especially  in  the  former. 
Horse  nails  are  going  out  freely,  particularly 
P.  B.  brand. 

Green  Wire  Cloth— A  few  good  ship- 
ments have  been  made  on  shipments  booked 
some  time  ago,  but  the  bulk  of  the  orders 
will  not  be  filled  for  at  least  four  to  six  weeks. 
Prices  are  unchanged  at  $1.85  to  $1  90  per 
100  square  feet. 

Tacks — There  is  no  business  doing  and 
prices  are  as  before. 

Chain — Coil  chain  shows  a  little  more 
life,  but  business  is  on  the  whole  quiet.  Im- 
port orders  are  arriving. 

Horseshoes — These  are  still  in  steady 
demand,  but  quantities  are  small.  Prices 
are  unchanged  at  $3  80  Toronto  and  $3.85 
London. 

Ware — Business  is  a  little  brisker  in  tin- 
ware,  some   good    shipments   having   been 


made.  Peerless  ware  is  also  going  and 
fairly  well,  but  in  blue  and  white  ware  there 
is  practically  nothing  doing. 

Lawn  Mowers — No  orders  of  any  ac- 
count have  been  booked  during  the  last  ten 
days.  Shipments  from  orders  already  booked 
will  be  made  in  the  course  of  a  few  weeks.- 
So  far  the  volume  of  business  has  not  been 
up  to  that  of  last  year,  customers  being  dis- 
posed to  hold  off  till  spring  trade  opens  up. 
Sporting  Goods — Business  in  this  line 
is  at  a  standstill. 

Plumbers'  Supplies — Remain  inactive, 
and  there  does  not  appear  to  be  much  work 
in  the  hands  of  the  architects. 

Iron  Pipe — Is  still  in  fair  demand,  nice 
quantities  having  been  delivered  both  in  the 
city  and  in  the  country  during  the  past  ten 
days. 

Builders'  Supplies— Business  continues 
dull  without  prospect  of  immediate  improve- 
ment. 

Fire  Brick — Demand  continues  fair  at 
28  to  29c. 

Milk  Can  Trimmings— Orders  for  these 
are  being  received  and  shipments  are  being 
made.  Import  orders  of  tinned  iron  are 
arriving.  Some  fair  orders  are  reported  for 
creamery  can  trimmings,  but  in  sap  buckets 
and  spiles  very  few  orders  have  been  booked 
so  far. 

METALS,  ETC. 
Metals  share  in  the  quietude  which  char- 
acterizes general  hardware,  and  lower  prices, 
bred  of  a  desire  to   to    push  business  are 
announced  in  some  lines. 

PlG  Iron — Enquiries  are  coming  in  a 
little  more  freely  for  the  domestic  article,  but 
we  hear  of  no  transactions  being  made. 
We  quote  nominally  as  before :  Sum- 
merlee,  $20.50  to  $21;  Carnbroe,  $19.50  to 
$20;    Siemen's,  $1950  to  $19.75. 

Rogers,  Brown  &  Co.  report  the  Toronto 
market  for  American  pig  iron  as  follows  : 
The  past  week  has  developed  rather  more  of 
an  effort  from  iron  makers  to  sell  than  has 
been  witnessed  in  this  field  for  some  time 
past,  and  a  corresponding  falling  off  in  the 
amount  sold.  Buyers  have  lost  confidence 
in  the  market,  which  is  so  sensitive  that  any 
determined  effort  to  force  sales  defeats  itself 
by  creating  the  distrust  of  another  slump. 
Business  is  exceedingly  light  and  prices 
irregular.  Charcoal  iron  has  reached  such 
a  low  figure  that  very  few  furnaces  using 
that  fuel  are  in  operation  in  the  country. 
We  quote  on  the  cash  basis  f.o.b.  cars  Buf- 
falo :  No.  iX  foundry  strong  coke  iron,  Lake 
Superior  ore,  $12.75;  No.  2  X  foundry  strong 
coke  iron,  Lake  Superior  ore,  $12.25  >'  No.  2 
foundry  strong  coke  iron,  Lake  Superior  ore, 
$i2.75;OhiostrongsoftenerNo.  1  $i2.75;Ohio 
strong  softenerNo.2,  $12.25;  Jackson  County 
silvery  No.  1,  $16.80  to  $17.30 ;  Jackson 
County  silvery  No.  2,  $16.30  to  $16.80  ; 
Lake  Superior  charcoal,  $14.75  ;  Tennessee 
charcoal,     $15.50;    Southern    soft    No.    1, 


$12.50  ;  Alabama  car  wheel,  $16.50  to 
$17.50;  Hanging  rock  charcoal,  $1850  to 
$20. 

Bar  Iron — Jobbers  are  still  receiving 
numerous  orders,  but  business  in  the  aggre- 
gate is  small.  Prices  are  unchanged  at 
$1.90  to  $1.95. 

Sheet  Iron — Considerable  improvement 
has  developed  during  the  week,  and  a  num- 
ber of  shipments  for  cask  lots  have  gone  for- 
ward. Import  lots  are  also  moving  rapidly. 
The  base  price  is  still  $2.75. 

Galvanized  Iron — Business  continues 
fair  at  unchanged  prices.  We  quote  Queen's 
Head  and  Gordon  Crown  brands  at  5  to5Xc- 
for  16  to  24  gauge. 

Ingot  Tin — Trade  remains  much  as  be- 
fore, no  large  lots  going  out.  Prices  have 
been  reduced  slightly,  and  we  now  quote 
20 >£  to  21c.  for  small  lots,  but  for  fair  quan- 
tities these  figures  can  be  shaded. 

Ingot  Copper — A  few  good  shipments 
have  been  made,  but  principally  of  small 
manufacturers.  We  quote  n%c.  to  12c.  for 
ton  lots  and  %c.  extra  for  small  lots. 

Sheet  Copper — A  number  of  orders  have 
been  booked  for  import,  but  shipments  from 
stock  are  only  small.  Figures  have  been 
reduced,  being  now  15  to  17c.  per  pound. 

Zinc  Spelter — Nothing  new  to  report, 
no  sales  worthy  of  mention  being  made. 
Prices  are  unchanged  at  4X  to  \Y%Q..  for  do- 
mestic; and  \}i  to  4#sc.  for  import. 

Sheet  Steel — Much  as  before,  with  the 
base  price  still  $2.25  for  plates  and  $2.40 for 
heads. 

Tin  Plates — Demand  continues  good. 
Shipments  have  been  frequent,  and  orders 
have  been  for  fair  s'zed  shipments  for  the 
country  trade.  We  quote  :  $3  85  to  $4  for 
I.C.  charcoal,  and  $3.40  to  $3.50  for  coke 
tin,  14x20  basis. 

Sheet   Zinc — Orders   have  been  princi- 
pally for  small  quantities,  only  a  few  cask 
lots  going  forward.    We  quote  :   5X  to  5^c. 
Terne    Plates —  There    is    practically 
nothing  doing  at  the  moment. 

Hoops  and  Bands — The  activity  noted 
last  week  continues.  Prices  have,  however, 
been  further  reduced  on  account  of  stocks 
being  heavy.  Prices  now  range  from  $2.45 
to  $2.55. 

Canada  Plates— Demand  is  steady  for 
small  quantities.  Stocks  are  complete.  A 
few  import  orders  have  been  taken  for  early 
delivery.  Prices  are  as  before.  We  quote  : 
All  dull,  $2.60  to  $2.65  ;  half-polished,  $2.75  ; 
and  all  bright,  $2.90. 

Solder — There  is  no  change  to  note. 
Demand  continues  steady  at  unchanged 
prices  of  14  to  16c.  according  to  quality. 

Pig  Lead — A  few  good  shipments  have 
been  made  and  business  generally  continues 
steady.  Prices  are  virtually  as  before,  at 
$2.90  to  $3  per  hundred  pounds. 

Antimony — There  is  no  special  feature 
to  note,  business  continuing  dull,  with  prices 
as  before,  at  1 1 X  to  1 1  Xc» 
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GLASS. 

Business  in  window  glass  has  fallen  off 
considerably,  although  there  are  still  small 
lots  going  out  from  stock.  A  good  trade  is 
still  being  done  on  import  account,  although 
most  of  the  orders  have  been  booked  and 
are  in  the  hands  of  manufacturers,  shipments 
to  be  made  about  June.  Prices  are  un- 
changed at  $1.20  to  $1.25  first  break.  There 
is  not  a  great  deal  doing  in  plate  glass. 
PAINTS  AND  OILS. 

Business  is  a  little  better  than  a  week  ago, 
but  it  is  still  small  in  volume.  Payments 
are  reported  only  fair.  The  feature  of  trade 
is  the  firmness  of  the  turpentine  market.  In 
the  South  prices  are  about  4c.  per  gallon 
higher  than  they  were,  and  an  advance  of 
probably  3c.  per  gallon  will  be  ordered  by 
the  Ontario  Turpentine  Association  to- 
day. The  demand  for  turpentine  is 
showing  more  life.  There  is  not  much 
doing  in  linseed  oil,  and  prices  are  un- 
changed at  60c.  for  raw  and  63c.  for  boiled 
Toronto,  Hamilton,  London  and  Guelph, 
with  2c.  added  for  delivery  at  outside  points. 
White  lead  is  moving  a  little  better  than  a 
week  ago,  but  trade  in  this  line  is  still  quiet ; 
base  price  unchanged  at  5c.  Last  week's 
remarks  again  apply  to  prepared  paints — 
few  good  orders  coming  in  for  spring  deliv- 
ery ;  immediate  business  quiet  ;  pure  is  still 
quoted  at  $1.05  and  second  quality  at  90c. 
Castor  oil  is  moving  freely  considering  the 
general  condition  of  the  paint  and  oil  trade  ; 
ruling  price  77/%  to  8c.  Glue,  if  anything  is 
quieter  than  it  was  a  week  ago.  Resin  is 
quiet  and  unchanged  at  1  >6c.  per  lb.  in  bar- 
rel lots. 

OLD  MATERIAL. 

Business  shows  no  signs  of  improvement. 
Dealers  are  carrying  large  stocks,  and  prices 
remain  unchanged.  We  quote  prices  paid  by 
dealers  as  follows:  Agricultural  scrap, 55c. per 
cwt  ;  machinery  cast,  60c.  per  cwt. ;  stove  cast 
scrap  40  to  42 yiz.  ;  No.  1  wrought  scrap  40c. 
per  cwt.  ;  N0.2,  including  sheet  iron,  hoop 
iron  and  mixed  steel,  10c. ;  new  light  scrap  cop- 
per lYz  c;  heavy  scrap  copper  8to8>£c. ;  old 
copper  bottoms,  7Xzc;  light  scrap  btass  5c; 
heavy  yellow  scrap  brass  7c. ;  heavy  red  scrap 
brass  7  to  7%c;  scrap  lead  1%  to  2c; 
scrap  zinc,  1%  to2c. ;  scrap  rubber,  3c;  coun- 
try mixed  rags,  75  to  80c.  per  100 lbs.;  clean 
dry  bones,  45  to  55c.  per  100  lbs.  ;  borings 
and  turnings,  10  to  He 

SEEDS. 

Alsike  remains  quiet  but  steady.  Red 
clover,  in  sympathy  with  the  rapid  decline 
in  the  American  market,  is  considerably 
lower.  There  is  not  much  movement  in 
timothy  yet,  and  prices  are  mostly  nominal. 
These  prices  are  being  paid  by  jobbers  at 
outside  points.  Alsike,  $5.75,10  $6.25  for  good 
to  prime  seed,  and  $6.50  to  $6.80  for  choice 
to  fancy.  Red  clover,  $5  50  to  $5.75  for  prime 
to  fancy.  Timothy,  $1  to  $1.25  for  inferior, 
$1.50  to  $1.60  for  prime  ;  choice  to  fancy, 
$1.80  to  $2. 


HIDES,  SKINS,  "WOOL,  TALLOW. 

Hides — Continue  on  the  decline,  jobbers 
paying  3^,  2#>  and  \%c,  and  selling  at 
%z.  advance. 

Skins — Are  about  the  same.  Dealers  are 
complaining  of  the  small  quantity  that  is 
being  received  and  of  the  equal  light  de- 
mand. The  prices  are  the  same  as  last 
week,  viz.,  80c. 

Wool — Moving  slowly,  with  little  inquiry. 
Foreign  wools  are  quiet  at  unchanged 
prices.  We  quote :  Domestic  fleece 
combing  17^  to  20c;  brashy  clothing,  20 
to  22c;  selected  fine  clothing  from  21  to 
23c;  SouthdowD,  from  24  to  25c.  Foreign 
wools — Green  Cape,  11  to  13c;  B.  A.  cloth- 
ing from  27  to  29c;  yellow  ditto,  24  to  26c. 
East  India  wools — White,  17  to  18c;  yel- 
low, 10  to  14c;  black  and  grey,  11  to  12c. 
Mediterranean  wool — White,  from  15  to 
17c;  grey  and  fawn  color,  from  10  to  12c. 

Tallow — Continues  in  fair  demand  with 
prices  unchanged  at  last  week's  quotations, 
namely  5%  to  6c.  for  rendered,  and  3c.  for 
rough,  the  latter  however  is  somewhat  slow 
of  sale. 

PETROLEUM. 

Trade  continues  brisk  on  the  Toronto 
market  at  unchanged  prices,  and  collections 
are  somewhat  better  than  expected.  We 
quote  :  5  to  10  barrel  lots,  imperial  gallon, 
Toronto — Canadian,  12  to  I2j4c  :  carbon 
safety,  15^  to  16c;  American  water  white, 
18  to  19c;  photogene,  20c. 

The  Petrolea  Advertiser,  in  its  weekly  re- 
view, says  :  "Crude  oil,  $1.01^  per  brl.;  re- 
fined, 6%  to  6j£c.  in  bulk,  or  9  to  <)%c.  in 
barrels  in  car  lots  f.o.b.  here.  We  are  glad 
to  notice  a  daily  increasing  interest  being 
taken  by  prominent  oil  men  in  the  Oil  Ex- 
change. There  is  now  invariably  a  good  at- 
tendance every  day,  and  business  is  as- 
suming a  substantial  form.  The  price  on 
'Change  is  firm  at  the  above  quotations.  We 
are  reliably  informed  that  the  storks  of 
crude  oil  in  the  tanks  on  the  1st  February 
were  not  over  71,000  barrels  all  told,  and 
this  cannot  be  said  to  be  an  excessively  large 
surplus  in  a  business  amounting  to  a  yearly 
production  of  over  900,000  barrels,  and  in 
order  that  the  business  should  be  maintained 
in  a  healthy  condition  it  is  apparent  that 
this  surplus  should  not  be  recklessly  offered 
for  sale  by  the  producers,  but  that  it  should 
be  carried  by  them  either  in  their  own  tanks 
at  the  wells  or  else  in  the  warehousing  tanks 
of  the  different  tanking  companies." 


MARKET   NOTES. 

The  heavy  fall  of  snow  in  the  early  part  of 
the  week  has  made  the  blacksmithing  trade 
brisk. 

A  new  German  glue  is  being  placed  on 
the  market  by  Stewart  &  Wood.  It  is 
known  as  XXX. 

The  Clauss  Shear  Co.,  Toronto,  announce  . 
having  completed  arrangements  with  G.  F. 
Stephens  &  Co  ,  Winnipeg,  Man.,  to  handle 


exclusively  the  Clauss  shears  and  scissors 
for  the  Province  of  Manitoba  and  the  North- 
west Territory.  The  firm  say  :  "  We  are 
pressed  on  all  sides  with  orders  for  our  six- 
bladed  meat  choppers.  They  are  giving 
great  satisfaction,  and  we  have  to  hustle  to 
keep  pace  with  the  demand." 

Rice  Lewis  &  Son  are  experiencing  an  in- 
creasing demand  for  "Sure  Grip"  tackle 
blocks,  which  they  are  advertising  in  another 
column. 

H.  S.  Howland,  Sons  &  Co.  have  just  got 
in  a  shipment  of  window  glass  which  they 
assert  is  received  in  an  unusually  good  con- 
dition. 

Sanderson  Pearcy  &  Co.  are  offering 
Berger's  English  pure  par.s  green  for  im- 
portation, and  request  orders  should  be 
placed  at  once. 

The  Toronto  Silver  Plate  Co.  are  manu- 
facturing to  order  two  sets  of  silver-plated 
hollowware  for  the  tables  of  the  C.P.R. 
steamers  Alberta  and  Athabasca. 

Sanderson  Pearcy  &  Co.  are  sending  out 
circulars  to  the  trade  calling  attention  to 
their  large  stock  of  paints,  glass,  etc.  See 
their  advertisement. 

Walter  H.  Cottingham  &  Co.,  of  Mon- 
treal, have  been  appointed  agents  in  Canada 
for  the  well-known  quick  drying  coach  col- 
ors, manufactured  by  the  Sherwin-Williams 
Co.,  Chicago  and  New  York. 

The  live  hardware  dealer  is  always  look- 
ing for  hints  that  will  help  him  in  business. 
"  Ideas  for  hardware  merchants,"  which  can 
be  obtained  at  this  office  for  50c,  is  just  the 
thing  he  wants.     Send  for  a  copy. 

The  Dominion  Wire  Co.  call  attention  to 
their  "  ad."  referring  to  the  Truss  and  Cable 
fence  wire.  This  line  is,  it  is  claimed, 
stronger  and  costs  less  per  rod  than  any 
other  strand  of  equal  width  in  the  market. 

A  new  line  of  spades  and  shovels  is  being 
placed  on  the  market  by  M.  &  L.  Samuel, 
Benjamin  &  Co.  It  is  named  the  "  Co- 
lumbia," and  the  firm  already  have  some  of 
the  goods  in  stock.  "  The  '  Columbia,'  " 
said  a  representative  of  the  firm,  "  is  similar 
to  the  scoops  which  we  sold  so  many  of  last 
season,  and  which  gave  such  general  satis- 
faction. We  are  still  handling  Jones'  spades 
and  shovels,  and  we  have  a  shipment  on  the 
way." 

A  report  having  been  circulated  that  the 
Toronto  Lead  and  Color  Co.  (Ltd.)  had  sold 
out  to  the  Canada  Paint  Co.,  the  former 
concern  has  issued  a  circular  denying  that 
such  is  the  case.  "A  name  and  reputation 
such  as  the  Toronto  Lead  and  Color  Co.  has 
built  up  during  the  past  ten  years,"  says  the 
circular,  "is  not  destined  to  die  just  yet. 
Our  reliable  brands  of  pure  prepared  paints 
and 'Star'  pure  white  lead  are  still  in  the 
market,  and  our  travelers  are  out  on  their 
several  ^outes,  meeting  with  their  usual  suc- 
cess in  booking  large  orders  for  spring  ship- 
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QUAMTY 


That  is  the  Word ! 


•  • 


Our  Prices  are  as  Low  as  any,  but  that  is  a  secondary  consideration.  The  Quality  of  our 
Goods  is  unequalled   in  Canada. 

We  carry  a  full  line  of  Paints,  Varnishes,  Glass,  and  General  Painters'  Supplies. 

"Painters"  Pure  White  Lead,  Pure  Prepared  Paints,  all  shades  and  sizes,  Carriage  Varnish  Paints,  Colors  in  Oil  and  Japan, 
Oil  and  Water  Stains,  etc.  Varnishes,  Shellacs,  Glues,  Dry  Colors,  Artists'  Materials,  Brushes,  etc.  Glass,  all  sizes  ;  Best 
Quality  4ths,  Double  ♦,  Enamelled,  Rough  Rolled,  Stained,  etc. 


SANDERSON    PEARCY  &  CO.,  130  to  138  Bay  Street,  TORONTO 

W.  &  S.  BUTCHER,  Sheffield,  England,  Makers  for  over  ONE  HUNDRED  YEARS 

of  the    celebrated    "WADE    &    BUTCHER"     Razors,    and    the    Original   Manufacturers 
of  Hollow  Ground  Razors,  can  with  confidence  highly        y~^.         /si  c-svr^i /-T3  C?  r\  n  w 

recommend  their  goods  and  particularly  their  \^J  ^^^LStS^W.^^^^  Pff 
Brand  as  being  the  most  perfect  Extra  Hollow  Ground  Razors  ever 
manufactured  and  especially  suited  for  the  use  of  Barbers  and  for  priv- 
ate use.  Genuine  Razors  are  marked  with  one  of  the  following  Corpor- 
ate Trade  marks  : 


WADE  &  BUTCHER, 
SHEFFIELD,  ENGLAND. 

@ym >(%4 


OR 


OR 

FOR  SALE  BY  ALL  DEALERS  IN  HARDWARE,  CUTLERY  and  FANCY  GOODS 


M 


ard  Wear  Paper 


FOR- 


Hardware  Men 

Manillas,  Brown  Wrapping, 
Hardware  Manilla  .   .   . 
Leather  Manilla,  Etc.,  Etc. 


PRPES 


We  can  supply  Paper  of  all  Grades,  in  any  size  or  weight, 
at  the  best  prices  and  most  favorable  terms.  Write  us 
for  samples  and  quotations. 


TORONTO  BRANCH  :  29  Front  St,  West, 
MONTREAL  BRANCH  :  318  St.  James  St. 


THE 


E.  B.  EDDY  CO.,  Hull,  Canada 
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ment,  while  any  orders  entrusted  to  us  by 
mail  will  receive  our  prompt  and  careful 
attention." 

Fire  broke  out  about  ten  o'clock  Wednes- 
day evening  in  the  factory  and  storehouse 
connected  with  the  James  Morrison  Brass 
Manufacturing  Co.'s  foundry,  97  and  99 
Adelaide  street  west,  Toronto,  completely 
gutting  the  five  story  building  and  destroy- 
ing the  greater  part  of  the  contents.  The 
fire  spread  with  great  rapidity,  owing  to  the 
fact  that  some  inflamable  substance  was 
stored  in  the  upper  stories.  The  loss  will  be 
over  $30,000,  with  insurance  on  the  whole 
building,  which  is  owned  by  Mr.  Morrison, 
amounting  to  $120,000,  nearly  all  of  the  city 
companies  being  interested. 


AMERICAN  MARKETS. 

New  York,  Feb.  16,  1894. 

PIG  Tin — There  was  no  revival  whatever 
of  speculative  interest  in  the  market  for  this 
metal.  Spot  stock  at  i960  to  1965c,  ex- 
change terms,  attracted  very  little  attention. 
Offers  of  June  delivery  at  19.50c.  fared  no 
better,  and,  December  delivery  at  cor- 
responding prices,  were  virtually  neglected. 
In  fact  there  was  little  if  any  business  except 
in  a  jobbing  way,  with  1975  to  19.85c,  the 
range  of  price  on  ordinary  store  parcels. 
London  prices  by  cable  were  lower  on  both 
prompt  and  future  deliveries,  reflecting  un- 
favorable bearing  of  the  depreciation  in 
price  of  silver,  the  comparatively  heavy 
stock  there  and  sluggish  condition  of  general 
trade.  These  facts  and  the  uncertainties 
surrounding  the  American  tariffdoubtlessac- 
count  in  a  good  measure  for  the  extreme  dull- 
ness of  the  American  market. 

Copper — The  market  is  weak.  There 
are  offerings  of  Lake  Superior  ingot  at  9XC- 
by  more  consumers  than  one.  In  not  a  few 
instances  offers  at  9f6c.  of  stock  for  early 
delivery  have  been  passed.  The  bid  at  pre- 
sent is  9>£c,  and  the  offer  is  made  on 
moderate  quantities  only.  There  is  some 
pretense  of  fimwess  on  other  varieties,  but 
when  it  comes  to  the  matter  of  actual  busi- 
ness, 9^c  for  electrolytic  and  9#c.  for  good 
casting  stock  would  seem  to  be  the  maxi- 
mum of  actual  trading  basis.  Dealings  are 
still  on  a  moderate  scale,  and  the  demand 
generally  is  very  tame. 

Pig  Lead — Not  the  slightest  improvement 
in  the  demand  was  reported.  For  that  mat- 
ter, business  seemed  to  have  been  almost  at 
a  standstill.  Bids  above  3.20c.  were  strict- 
ly the  exception,  and  offers  to  sell  3.30c. 
for  prompt  and  near  future  delivery  met  with 
very  feeble  response.  The  Metal  Exchange 
wire  and  private  advices  quoted  sellers  at 
3. ioc.  there,  and  the  market  weak.  The 
London  cable  to  the  Exchange  quoted  £9  5s. 
for  soft  Spanish. 

Spelter — There  was  not  enough  busi- 
ness to  fairly  determine  the  true  status  of  the 
market.  The  negotiation  suggested  that 
more  aellers  than  one  were  on  the  alert  to 


make  the  most  of  the  recent  upward  move- 
ment in  prices  to  realize  profits,  and  that 
buyers  are  content  to  quietly  awa  t  develop- 
ments. One  thing  certain  was  that  stand- 
ard Western  brands  could  have  been  secured 
at  3.90c,  prompt  delivery,  in  this  market, 
while  offers  to  sell  for  prompt  or  February 
delivery  were  made  at  3.87,54c  on  the  Ex- 
change, in  the  face  of  quotation  by  wire  of 
3.65c  from  St.  Louis.  The  London  cable 
was  ^15  5s.  for  good  merchant  brands. 

Antimony — Except  for  jobbing  quanti- 
ties there  is  little  demand  at  present,  but 
the  business  passing  suffices  to  hold  prices 
fairly  steady  at  9^  to  9}4c.  for  Hallet's  and 
loyi  to  io#c  for  Cookson's  on  the  spot. 

Tin  Plate— No  improvement  was  re- 
flected in  the  general  report  as  to  business 
in  either  spot  stock  or  forward  deliveries. 
To  the  contrary,  it  would  appear  that  pur- 
chases continue  to  run  behind  the  average 
for  the  season,  and  that  buyers  are  ex- 
tremely reserved.  Sales  of  ordinary  cokes 
have  been  made  at  some  concession  from 
popular  quotations,  futures  are  at  still  a 
greater  discount,  and  upon  the  whole  the 
market  shows  rather  poor  form. 

Iron  and  Steel— The  increase  latterly 
in  orders  for  some  lines  of  heavy  steel  and 
iron  here  and  at  leading  centres  of  manu- 
facture has  made  little  headway  during  the 
past  few  days,  and  the  bright  pictures 
drawn  from  the  placing  of  some  deferred 
orders  hardly  reflect  the  true  market  situa- 
tion. That  affairs  have  recently  changed 
somewhat  for  the  better  is  patent,  but  the 
significant  fact  remains  that  business  in 
nearly  all  departments  is  rather  below  the 
February  average,  and  that  competition, 
with  few  exceptions,  is  strong  enough  to 
keep  prices  very  low.  Purchases  of  pig  iron, 
old  material,  etc  ,  are  governed  accordingly, 
and  up  to  the  present  time  there  is  lack  of 
substantial  evidence  or  other  improvement 
in  prices  than  a  natural  reaction  from  late 
exceptionally  low  figures.  The  one  redeem- 
ing feature  is  that  the  recovery  serves  to 
give  some  branches  of  the  market  rather 
more  tone. 


SCRAP  IRON  IS  NOT  FREE. 

TWO  influential  journals  have  recently 
fallen  into  an  error  regarding  the  Can- 
adian tariff  on  scrap  iron.  They  are 
the  Iron  Age,  of  New  York,  and  the  Daily 
Star,  of  Montreal.  The  former,  in  its  issue 
of  the  8th  inst.,  when  referring  editorially 
to  the  possibilities  of  an  enlarged  trade  with 
Canada,  stated  that  "  under  the  Dominion 
tariff  scrap  iron  is  admitted  free."  On  Tues- 
day last  the  Montreal  Star  made  a  similar 
blunder.  In  the  case  of  the  Iron  Age  the 
reference  was  incidental  ;  in  that  of  the 
Star,  however,  upon  the  allegation  that 
scrap  iron  was  free,  was  largely  based  the 
superstructure  of  an  article.. 

Scrap  iron  is  not  free,  and  both  the  Iron 
Age  and  the  Star   should  have  referred  to 


the  tariff  list  before  making  an  assertion  to 
the  contrary.  As  a  matter  of  fact,  there  is 
a  duty  of  $2  per  ton  levied  against  scrap  iron 
coming  into  the  country,  and  here  is  the 
particular  clause  dealing  with  it  : 

Scrap  iron,  wrought  and  scrap  steel,  being  waste  or 
refuse  wrought  iron  or  steel,  and  fit  only  to  be  re-manu- 
factured, the  same  having  been  in  actual  use,  not  to  in- 
clude cuttings  or  clippings,  which  can  be  used  as  iron  or 
steel  without  re-manufacture,  $2  per  ton. 

Cuttings  and  clippings  which  are  exempt 
from  the  operation  of  the  above  clause, 
are  subject  to  a  duty  of  30  per  cent.  On 
cast  scrap  the  duty  is  the  same  as  on  pig 
iron,  namely,  $4  per  ton. 


VIEWS  AND  INTERVIEWS. 


I 


66  T  CONSIDER  that  pig  iron  has  all  the 
protection  that  is  necessary,  with  a 
bounty  of  $2  per  ton   and  an  import 

duty  of  $4  per  ton,"  I  heard  a  manufacturer 

remark  Thursday. 


"  Our  advices  from  the  United  States," 
said  a  jobber  to  me  this  week,  "  report  quite 
a  boom  in  cut  and  wire  nails  and  barb  wire, 
the  low  prices  having  attracted  the  attention 
of  both  merchants  and  speculators.  As  a 
result  of  this  prices  have  advanced  10  to  15 
per  cent,  over  there." 

*         *         * 

"  There  have  been  more  enquiries  for  cut 
and  wire  nai's,"  remarked  a  wholesaler, 
"  than  the  jobbers  have  had  for  some  time." 

*        *        * 

"  I  suppose  you  have  heard  that  hinges  are 
lower?"  enquired  the  buyer  of  a  local  whole- 
sale house  Wednesday.  "You  haven't? 
Well,  they  are.  Mr.  Britton,  of  Cowan  & 
Britton,  Gananoque,  was  in  Toronto  to-day, 
and  he  informed  me  that  the  price  of  'tee' 
and  strap  hinges  has  been  lowered  by  his 
firm." 

"Did  he  advance  any  reason  for  the 
drop?"  I  queried. 

"  Yes  ;  he  said  it  was  to  meet  the  Ameri- 
can slaughter  prices.  Mr.  Britton  says  he 
intends  to  hold  the  Canadian  trade  even  if 
in  the  meantime,  he  is  compelled  to  sell 
goods  at  or  even  below  cost.  In  the  event 
of  prices  rising  in  the  States,  however,  he 
says  that  his  firm  will  certainly  do  like- 
wise, because  there  is  no  profit  in 
the  prices  now  obtaining.  To  my 
mind  this  is  now  a  good  time  for 
retail  merchants  to  lay  in  stocks  of  hinges. 
Do  you  know  that  in  the  United  States 
hinges  are  actually  being  sold  at  less  than 
the  cost  of  the  raw  material?  You  see,  over 
there  they  manufacture  a  lot  of  goods  for 
stock,  with  the  result  that  they  have  been 
caught  with  heavy  stocks  when  the  times 
are  hard.  Now,  in  order  to  push  off  this 
stock,  and  turn  it  into  the  much  needed  cash, 
they  are  taking  prices  which  do  not  even  in 
some  cases  pay  for  the  raw  material  used. 
Then  much  the  same  applies  to  nails  over 
there.     Just  imagine  selling  nails  at  90c  per 
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1894. 


Paris  Green 


"  Toronto  Lead  & 
Color  Co. 

14,  16,  18  and  20  Pearl  Street,    TORONTO,  ONT. 


THAT  THE 


Are  offering  to  the  trade  is 
guaranteed  to  be 

ABSOLUTELY   PURE 


keg  !  Well,  that  is  just  what  they  have  been 
doing.  Why  the  bar  iron  alone  will  cost 
them  about  $1.20  per  hundred  pounds.  But 
you  can  depend  upon  it  they  will  never  be 
caught  that  way  again.  They  will  do  what 
the  manufacturers  do  in  England,  just  make 
to  order."  Bystander. 


Vanzant  &  Co  ,  Markham  ;  James  Warnock, 
of  Gait  ;  Mr.  Mi  Leod,  of  Shaw  &  McLeod, 
Almonte  ;  M.  Clark,  of  Smith's  Falls  ;  W. 
Padget,  of  Padget  &  Hay,  Unionville. 


PERSONAL  MENTION. 

Mr.  Lauton,  of  the  Nicholson  File  Co., 
Providence,  R.I.,  was  in  the  city  this  week. 
He  reported  an  increasing  business. 

Mr.  Bri  ton,  of  Cowan  &  Britton,  Gana- 
noque,  was  in  Toronto  this  week.  He  an- 
nounces a  dec  ine  in  the  price  of  "  tee  "  and 
strap  hinges. 

Mr.  Bonnett,  of  Bonnett  &  Bowyer,  Lis- 
towel,  was  in  Toronto  this  week.  In  renew- 
ing his  subscription  to  Hardware  he  said 
that  he  would  not  be  without  it  for  many 
times  1  s  present  cost. 

F.  D.  Benjamin,  of  M.  &  L.  Samuel,  Ben- 
jamin &  Co  ,  has,  according  to  an  evening 
paper,  just  presented  the  Sick  Children's 
Hospital  with  a  nice,  crisp  one  hundred  dol- 
lar bill. 

T.  H  Glendinning,  of  T.  H.  Glendinning 
&  Co.,  Sunderland,  was  in  Toronto  this 
week.  He  reported  that  his  son,  who 
some  months  ago  fell  and  injured  his  spine, 
is  again  able  to  appear  in  the  store, 
although  it  is  a  long  time  yet  before  he  is 
expected  to  receive  his  full  measure  of 
health  again. 

W.  Harston  and  C.  M.  McQuillan  have 
left  for  the  West  in  the  interest  of  the  Comet 
^  Cycle  Co.,  and  will  establish  agencies 
throughout  that  part  of  the  country.  F.  W. 
Doyle  has  gone  East  for  the  same  purpose. 
The  following  hardware  merchants  will  be 
agents  for  the  Comet  bicycle  through  the 
coming  season  :  J.  M.  Bond  &  Co.,  Guelph  ; 
Bowman  &  Moore,  Hamilton ;  Andrew  G. 
Buckham,  Brampton. 

These  country  men  hants  have  been  in 
Toronto  during  the  week  :  J.  A.  W.  Allan, 
of  Newmarket ;  T .  W.  Nicklin,  of  Moorfield  ; 
H.  Keys,  of  Weston  ;  N.  Courtemanche,  of 
Penetang  :  R.  E.  Bingham,  of  R.  E.  Bing- 
ham &  Co.,    Stayner  ;    G.  R.   Vanzant,   of 


A  FORTUNATE  TRAVELER. 

IT  is  not  often  that  a  commercial  traveler 
is  fortunate  enough  to  fall  heir  to  a  for- 
tune that  will  enable  him  to  forsake  the 
vicissitudes  of  the  "road"  for  the  comforts 
of  a  private  gentleman's  life  :  Yet  this 
is  the  lot  that  has  fallen  to  H.  P. 
Heming,  who  represented  H.  S.  Howland, 
Sons  &  Co.,  of  Toronto,  in  the  north  and 
northwest  until  the  gorts  thus  smiled  upon 
him.  Each  of  his  fellow  employees  wished 
that  he  was  the  lucky  one,  but  when  the  day 
for  Mr.  Heming  to  drop  the  "grip"  to  pick 
up  the  glove  of  ease  came  they  all  got  the  r 
heads  together,  those  of  the  employers 
amidst  them,  and  presented  him  with  a 
handsome  clock  and  showered  upon  him 
their  best  wishes  for  his  future  happiness. 

George  W.  Rogers  has  taken  Mr.  Hem- 
ing's  route,  and  now  his  friends  are  hoping 
that  he  will  meet  with  as  good  luck  thereon 
as  his  predecessor. 


SIGNS  OF  BECOMING  RICH. 


I 


6  6  T  ASKED  a  man  who  was  worth  agreat 
many  more  thousand  dollars  than  1 
am  worth  cents,"  writes  a  well  known 
hardware  traveler  in  Iron  Age,  "  what  were 
the  first  signs  to  him,  from  the  outside 
world,  of  his  being  rich.  I  knew  that  he 
began  with  very  little,  had  lived  right  along 
in  a  plain  way,  making  no  show  of  wealth, 
and  I  was  curious  to  know  how  the  public 
made  him  aware  that  it  knew  him  to  be 
wealthy. 

"  '  I  think,'  he  answered, '  that  it  first  came 
to  me  in  the  way  of  prospectuses.  When 
the  first  two  or  three  were  received  I  ac- 
cepted them  as  I  would  a  business  circular, 
taking  it  for  granted  that  some  one  had  a 
Dun  or  Bradstreet  and  made  his  list  from 
that.  But  I  began  to  get  them  from  sources 
outside  of  this,  and  then  it  came  across  me 
that  in  some  way  it  was  known  that  I  had  a 
little  money.  Following  soon  after  this  I 
was  persuaded  to  take  a  little  stock  in  an  in- 


corporated company,  and,  much  to  my  sur- 
prise, I  was  elected  a  director.  This  seemed 
to  be  the  signal  to  the  world  at  large  that  I 
was  a  man  of  some  means,  and  everybody 
with  a  little  scheme  promptly  honored  me 
with  his  acquaintance.  I  knew  then  that 
the  little  world  looked  upon  me  as  a  rich 
man,  and  over-estimated  my  riches.  But  I 
have  answered  your  question.'" 


POWER-PROPELLED  SLED. 

A  SLEIGH  designed  to  be  readily  pro- 
pelled and  steered  over  ice  and 
snow,  either  bv  the  occupant  or  by 
a  suitable  motor,  is  one  of  the  latest  inven- 
tions, according  to  a  Boston  paper.  On 
bearings  which  permit  of  vertical  adjust- 
ment at  each  side  of  the  sleigh  are  journaled 
short  shafts  carrying  paddle  wheels  of  novel 
construction,  adapted  to  engage  the  snow  or 
ice  to  propel  the  sleigh  forward  or  to  steer 
it.  The  shafts  may  have  suitable  crank 
arms,  for  propelling  the  sleigh  by  hand,  or 
they  may  be  connected  by  pitman  with  a 
motor,  and  the  paddle  wheels  have  spokes, 
each  having  its  outer  end  forked,  the  trans- 
versely extending  paddles  being  made  of 
sheet  metal,  with  their  outer  edges  serrated. 
Near  the  forward  end  of  the  sleigh  on  each 
opposite  side  is  a  curved  rubber,  held  nor- 
mally out  of  the  snow  by  a  spring,  but  by 
pulling  on  a  rearwardly  extending  cord  a 
downward  swinging  motion  is  driven  to  one 
of  the  rudders  to  move  its  rear  curved  end 
into  contact  with  the  snow  or  ice,  to  steer 
the  sleigh  to  the  right  or  left  as  desired.  To 
conveniently  pass  the  sleigh  over  ground  a 
pair  of  front  wheels  is  provided,  their  axles 
journaled  in  pivoted  side  arms  and  locked 
in  place  by  a  pin,  the  arms  being  swung 
downward  when  it  is  desired  to  wheel  the 
sleigh  over  the  ground,  the  paddle  wheels 
being  at  the  same  time  locked  in  their  lower- 
most position,  whereby  the  sleigh  is  lifted 
entirely  off  the  ground.  When  the  snow  or 
ice  is  again  reached,  the  arms  carrying  the 
front  wheels  are  swung  into  their  upper 
position  and  the  paddle  wheels  are  raised  to 
the  height  best  adapted  to  effectively  engage 
the  surface  of  the  ice  and  snow.  The  in- 
vention also  provides  for  the  convenient  and 
ready  attachment  to  the  main  runners  of 
different  forms  of  auxiliary  runners  espe- 
cially adapted  for  running  over  ice  or  hard 
froien  ground,  or  loose  or  wet  snow. 
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ELECTRICITY  IN  THE  FAR   EAST. 

THE    willingness   of   the   Japanese   to 
adopt,  without  reserve,  says  a  writer 
in  the  Electrical  World,  a  civilization 
totally  different  in  character  from  that  under 
which  they  had  previously  lived  is  one  of 
their  most  striking  characteristics.     While 
they  are  very  conservative  in   many  ways, 
they  are  the  most  liberal  people  in  the  world 
in  others.     Twice  in  their  history  they  have 
experienced    a  complete   change   of  front, 
and    adopted    a   foreign    civilization.     The 
first  time   was    many   centuries  ago,   when 
Chinese  civilization,  with  its  literature,  man- 
ufactures and  science,  was  found  to  be  better 
than  their  own,  and  its  adoption  raised  tbem 
from  a  state  of  barbarism  to  one  of  compar- 
atively high  civilization  ;  and  now,  in  these 
last  few  decades,  the  new  civilization  of  the 
West  has  been  adopted  to  a  degree  that 
must  astonish  any  one  who  has  a  thorough 
understanding    of    the    magnitude    of   the 
change  that  has  taken  place.     In  no  way  is 
this  change  made  more  evident  than  in  the 
hold  which  electricity  has  taken  in  the  past 
five  years.     The  telegraph,  of  course,  has 
been  in  use  since  soon  after  the  opening  of 
the  country  and  now  extends  to  all  parts  of 
the  empire.     When  it  was  first  established 
there  were  many  amusing  occurrences,  due 
to  the  inability  of  the  people  to  understand 
how  the  message  was  sent  over  the  wire. 
The  writer's  first  visit  to  Japan  was  early  in 
1886,  and  one  day  he  was,  with   a  guide, 
walking  over  a  remote  mountain  road  along 
which  passed  a  telegraph  line.     A  country- 
man was  met  who  had  seated  himself  by  the 
roadside  and  was  intently  watching  the  wire. 
His  gaze  was  so  fixed  that  the  guide  asked 
what  he  was  doing,  and  he  replied  that  he 
was  waiting  to  see  a  message  go  along  the 
wire,  that  he  had  watched  many  times  since 
it  was  pu,.  up,  but  had  never  been  able  to 
see  anything.     This  incident  was,  perhaps, 
no  more  amusing  than  the  reception  of  the 
telephone  in  Rio  Janeiro.     The  writer  was 
in  that  city  when  the  exchange  was  being 
started,  anrt    considerable    opposition   was 
shown,  as  the  people  supposed  nothing  but 
English  could  be  spoken  and  in  order  to  be 
able  to  use  it  they  must  learn  that  language. 


A  COUNTRY  TRADER'S  COMPLAINT. 

A  country  merchant  complained  to  the 
Commercial  the  other  day  about  the  diffi- 
culty of  getting  small  parcels  enclosed  in 
cases  from  wholesale  houses.  Frequently 
when  ordering  goods  in  the  city  he  had  ar- 
ranged to  have  small  parcels  sent  to  whole- 
sale warehouses  where  he  had  made  larger 
purchases,  with  the  object  of  having  the  par- 
cels enclosed,  but  they  had  almost  invari- 
ably been  left  out,  and  had  to  be  sent  on 
singly  afterwards.  Speaking  to  a  whole- 
sale dealer  about  this,  he  said  they  had  al- 
ways experienced  difficulty  in  securing  enclo- 
sures. They  were  frequently  asked  by  cus- 
tomers to  send  parcels  to  other  warehouses 


in  the  city,  to  be  enclosed,  but  very  often  the 
enclosures  were  not  made.  He  said  the 
trouble  is  with  the  packers,  who  seem  to  be 
opposed  to  accepting  parcels  from  other 
houses  to  be  enclosed  with  shipments  being 
made  up  to  customers.  It  is  an  accommo- 
dation to  the  customer  to  have  these  en- 
closures, and  the  warehouses  should  compel 
the  packers  to  be  a  little  more  accommoda- 
ting in  this  matter.  They  should  be  made  to 
understand-that  the  interest  of  the  customer 
is  of  more  importance  than  their  whimsical 
objections  to  making  enclosures. — Commer- 
cial, Winnipeg. 


A  SLY  TRICK. 


THE  buyers  of  turpentine  are  likely  to 
get  cheated  when  they  buy  turpentine, 
if  they  are  not  cautious.  A  Boston 
paper  showed  this  fraud  up  a  few  years  ago, 
but  it  has  now  broken  out  again.  The 
southern  procrastinators,  finding  that  they 
are  effectually  blocked  from  sending  adult- 
erated turpentine  into  the  Boston  market 
direct,  have  resurrected  their  previous 
scheme  for  cheating.  They  make  a  barrel 
which  is  not  honest,  but,  on  the  other  hand, 
extremely  d«ceptive.  They  have  barrels 
made  with  extra  thick  heads,  and  with  a  few 
extra  thick  staves,  and  by  so  doing  are  en- 
abled to  defraud  the  buyer  of  turpentine  out 
of  anywhere  from  a  fraction  of  a  gallon  to 
two  or  three  gallons  per  barrel. 

The  Savannah  Board  of  Trade  has  taken 
this  matter  up  in  earnest,  and  appointed  a 
committee  to  investigate  into  the  extent  of 
the  fraud  This  committee  found  it  to  be 
far  more  generally  practised  than  was  sup- 
posed, and  the  Board  has  gone  at  it  in  earn- 
est and  propose  to  demand  of  manufacturers 
that  they  make  honest  barrels,  under  the 
penalty  that  if  they  do  not,  the  dealers  will 
refuse  to  purchase  barrels  made  by  a  dis- 
honest man. 

Mr.  Charles  Richardson,  of  Boston,  who 
has  made  some  investigations  on  his  own  ac- 
count, which  have  since  been  successfully 
verified  by  others,  says  : 

"  I  am  pleased  that  the  Savannah  Board 
of  Trade  has  taken  up  this  subject,  and  is 
making  a  systematic  investigation.  This  is 
the  correct  way  to  crush  out  dishonesty  and 
trickiness  on  the  part  of  a  few  persons  who 
believe  a  dishonest  method  of  doing  busi- 
ness is  a  virtue.  Expose  the  parties  at  once. 
Let  all  oil  and  paint  associations  in  the 
United  States  join  in  and  let  us  demand 
honest-made  barrels  and  request  that  the 
makers  brand  such  barrels  with  a  hot  iron, 
bearing  the  maker's  name  and  address.  This 
fact  established  the  dealers  will  purchase 
turpentine  from  such  sources  as  will  supply 
this  class  of  barrel.  It  is  barely  possible  this 
may  correct  abuse." 

"  Since  writing  the  above  we  have  emptied 
two  barrels  of  turpentine  in  stock  and  had 
the  following  results  :  Boston  guage  on  first 
barrel,    $2%  gals.,    actual  guage  by  sealed 


measure,  same  barrel  filled  with  water  50^ 
gals,  was  all  that  it  would  contain.  Barrel 
No.  2,  Boston  guage,  S3'A  gal.,  all  that  we 
could  get  into  the  barrel  of  water,  measured 
in  carefully  with  a  sealed  measure,  was  50^ 
gals.  Let  others  investigate  and  do  what 
they  can  to  correct  this  fraud." 


EFFECTIVE   GUNS. 

THE  Armstrong  company  have  shown 
some  very  interesting  experiments 
with  the  latest  ordnance.  A  six-inch 
gun  was  fired  four  times  in  twenty  seconds, 
and  an  eight-inch  gun  three  times  in  thirty 
seconds.  A  torpedo  was  driven  satisfac- 
torily with  cordite  as  a  powder.  There  was 
a  search  light,  which  would  keep  its  beam 
upon  an  object  no  matter  how  violently  the 
vessel  rolled.  A  10-inch  30-ton  gun,  when 
it  was  fired,  opened  the  breech  screw  by  the> 
recoil,  and  wound  up  a  spring,  which,  when 
released,  would  close  the  breech  again.  A 
4  7-10  field  howitzer  anchored  itself  after  the 
first  discharge  by  driving  a  spade-shaped 
plate  into  the  ground,  after  which  its  recoil 
was  met  by  a  jacket,  which  surrounds  it.  A 
quick-firing  field  gun,  which  anchors  itself 
in  a  similar  manner,  fired  five  rounds  of 
shrapnel  in  fifty-three  seconds  A  15-pounder 
mountain  howitzer  could  be  taken  to  pieces 
so. that  no  part  would  weigh  more  than  200 
pounds.  It  is  screwed  together  in  five 
minutes.  A  six-inch  gun  with  light,  portable 
disappearing  mountings  for  a  siege  train, 
could  be  taken  apart  so  that  no  portion 
weighed  more  than  three  tons,  ten  hours 
being  required  to  mount  it  A  six-inch  naval 
gun  fired  five  rounds  in  69  seconds,  each 
time  at  a  different  range  and  target.  A 
plate  of  steel  designed  for  a  shield  received 
rifle  and  Gatling  gun  fire  at  100  yards' range 
without  a  single  penetration,  while  the  plate 
hitherto  used  was  punctured  at  every  shot, 
the  Gatling  gun  almost  cutting  it  in  two. 


BUSINESS  WILL  BE  BETTER. 

Some  of  these  days   all  the  skies   will  be 

brighter — 
Some   of  these  days    all   the    burdens   be 

lighter  ; 
Hearts    will   be    happier — souls     will     be 

whiter — 

Some  of  these  days  ! 
Some  of  these  days,  in  the  deserts  upspring- 

ing. 
Fountains  shall  flash,  while  the  joy-bells  are 

ringing, 
And  the  world  with  its  sweetness  of  birds 

shall  go  singing — 

Some  of  these  days  ! 
Some  of  these  days  !     Let  us  bear  with  our 

sorrow  ; 
Faith  in  the  future — its  light  we  may  borrow ; 
There  will  be  joy  in  the  golden  to-morrow— 
Some  of  these  days  ! 

— Atlanta  Constitution.  ...-. 
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JOHN  WILSON'S 

BUTCHER  KNIVES 

and  Steels, 

'Farriers1  and 

Shoe  Knives 

Are  the  Best  in  the  World. 


TRADE 


<8* 


MARK. 


SOLDER. 

Half-and-Half  Solder. 
Plumber's  Solder. 

Refined  Metal  Solder. 
Triangular  Solder. 


We  guarantee  all  OUR   GOODS!     If  found 
unsatisfactory  can  be  returned  at  our  expense. 


Toronto  Smelting/  Refining  Works 

92  and  94  Queen  St.  E.,  TORONTO. 

MIXED  PAINTS 


The 

Unicorn 

Brand 


TRADE    MARK 

Has  now  the  leading  reputation  for  purity 
and  durability  in  Canada. 
They  are  sold  all  over  the  Dominion. 
Manufactured  only  by 

A.  RAMSAY  &  SON,  MONTREAL 

ESTABLISHED  1842. 


Canada  lion  Furnace  Co,,  Lid, 

Manufacturers  of 

CHARCOAL  PIG   IRON 

MONTREAL. 

brand  "C.  |.  F."  THREE  RIVERS 

PLANTS  AT 

Radnor  Forges,  Que. 
Lac  a  lac  Tortue. 


Three  Rivers. 
Grand  Piles. 


GEO.  E.  DRUMMOND, 

Managing  Director  and  Treasurer 


the  "JERSEY"    Butter    Mould. 


Made  in  following  sizes  : 

%  lb.  Yz  lb.  i  lb.  2  lbs. 

This   mould  is  by  all   odds  the   most   satisfactory  in  every 
respect  on  the   market. 

The  square   shape  i     the  most   convenient   form    in  which 
butter  can  be  put  up,  both  for  packing  and  table  use. 

By  means  of  the  Screws  at  the  top  the   size  of  the  Mould 
is  adjustable,  and  exact  weight  can  be  arrived  at. 

The  Handle  and  Print  are  practically  fastened  to  the  Mould, 
and  still  easily  removed  for  cleaning  purposes. 

We  use  only  the  very  best  selected  white  maple,  thoroughly 
seasoned. 

Prices  Quoted  on  Application. 


Manufactured  by 


CHAS.  BOEGKH  &  SONS, 

TORONTO,    ONT. 


TO   THE    TRADE 


Targets. 

we  control  the  sale   #    Hamilton,  Blue  Rock 

of  the  famous  •* 


an 


d  Expert  Traps 


Send  for  samples  and  get  our  prices.     Targets  well  packed  and  no 
second  handling.     Shipped  direct  from  factory  in  Hamilton. 


THE  BOWMAN  HARDWARE  and  SPORTING  GOODS  GO. 

HAMILTON,    ONT. 


BLACK 
DIAMOND 


FILE 
WORKS, 


21   Richmond  St.,  Philadelphia,  Pa. 

Gh  &o  IK.  ZB^ZRZtSrZETT, 

MANUFACTURERS   OF 

Mill  Sawf lies  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  _  Lightning  Sawfiles. 

EVERY  OTHER    DESCRIPTION  OF   SAW   FILES. 
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BUSINESS  CHANGES. 

DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES 

Frank  Atkinson,  stave  factory  and  cooper, 
has  assigned. 

Jesse  T.  Tipping,  tinware,  Parrsboro', 
N.S.,  has  assigned. 

A.  W.  Dalton,  general  merchant,  Car- 
beny,  has  assigned. 

The  Mabon  Coal  and  Gypsum  Co.,  Ltd., 
Mabon,  N.S.,  have  assigned. 

The  Wilkinson  Plow  Co.  is  offering  to 
compromise  at  75c.  on  the  dollar. 

F.  'L«belle  &  Fils,  painters,  Montreal, 
have  filed  consent  of  abandonment. 

E.  Lapham,  general  merchant,  Deleau, 
Man.,  has  been  granted  an  extension. 

C.  Decoste,  general  merchant,  St.  Justine 
de  Newton,  Que  ,  has  assigned  to  Lamarche 
&  Oliver. 

R.  A.  C.  Durno,  general  storekeeper,  Act- 
on, has  placed  his  affairs  in  the  hands  of  W. 
R.  Holton. 

Hugh  Gillespie  &  Co.,  general  merchants, 
Alvinston,  have  assigned  to  Henry  Barbet  & 
Co.,  Toronto. 

Percival  &  Craig,  general  merchants, 
Smith's  Falls,  have  obtained  an  extension  of 
15  months  and  dissolved. 

Wm.  Johnston  &  Son,  Ltd.,  Montreal, 
are  making  application  for  liquidation,  and 
the  stock  has  been  sold  to  W.  E.  Dickson. 

Some  time  ago  Mr.  Joseph  Hawley,  of  the 
St.  James  Hotel,  Toronto,  gave  a  chattel 
mortgage  for  $5,000,  and  his  creditors  have 
been  pushing  him  so  closely  that  he  has 
called  a  meeting  of  creditors  for  next  Satur- 
day afternoon,  in  Mr.  W.  A.  Campbell's 
office.  The  liabilities  amount  to  about 
$14,000,  but  the  claims  are  divided  in  such  a 
manner  that  no  firm  will  suffer  to  any  great 
extent. 

SALES  MADE  AND  PENDING. 

The  hardware  stock  of  Godfrey  &  Co., 
Vancouver,  is  advertise  for  sale. 

The  stock  of  the  estate  of  Frank  Squibb, 
plumber  and  electrical  supplies,  Hamilton, 
is  advertised  for  sale  by  tender. 

The  general  stock  of  Ovide  St.  Jacques, 
Belle  Riviere,Que.,is  advertised  for  sale  16th 
inst. 

The  stock  of  Mclnnes  &  Irwin,  general 
merchants,  Strathclair  Station,  Man.,  has 
been  sold  at  54>£c  on  the  dollar,  and  the 
back  debts  at  I2'^c. 

PARTNERSHIPS    FORMED    AND    DISSOLVED. 

Rousseau  &  Fils,  tinsmiths,  Quebec,  have 
dissolved. 

Thompson  &  Pipes,  hardware  and  stoves, 
Amherst,  N.  S.,  have  dissolved. 

Dempster  &  McLaughlin,  blacksmiths, 
Victoria,  have  dissolved.  P.  W.  Dempster 
continues. 

J.  Chenier  &  Co.,  general  merchants,  Can- 
more,  N.W.T.,  have  dissolved.  S.  Lauren- 
deau  continues. 

Carey  &  Co.,  manufacturers  of  machinery, 
Montreal,  partnership  registered,  Chas.  W. 


Carey  as  general  partner  and  Frank  Wilson 
as  special  partner  for  $1,000  to  February  6, 
1899. 

J.  H.  Gariepy,  general  merchant,  Ed- 
monton, has  admitted  Mr.  Chenier  as  part- 
ner ;  style  Gariepy  &  Chenier. 

Noel  &  Cc,  hardware,  Quebec,  have  dis- 
solved, and  Dame  Marcaux,  wife  of  Eli 
Noel,  has  been  registered  proprietress. 

Joseph  Cusson  and  H.  Therien  have  re- 
gistered a  partnership  in  Montreal  to  carry 
on  business  as  plumbers  under  the  style  of 
Cusson  &  Therien. 

J.  S.  Cowan  &  Co.,  hardware,  Montreal, 
have  dissolved,  and  a  new  firm  composed  of 
Thos.  Pollock  and  James  S.  Cowan,  formed  ; 
style  unchanged. 

CHANGES. 

Hugh  Steele,  blacksmith,  Minnedosa, 
Man.,  has  sold  out  to  James  Murphy. 

Norris  &  Carey,  general  merchants,  Ed- 
monton, have  sold  out  and  retired. 

C.  Hiebert,  general  merchant,  Gretna, 
Man.,  has  sold  out  to  W.  Esau  &  Co. 

R.  Rogers,  general  merchant,  Clearwater, 
Man.,  has  sold  out  to  Hunter  &  Moore. 

Gardiner  &  McGregor, general  merchants, 
Kemble,  Ont.,  have  been  succeeded  by 
Carhll  &  McGregor. 

A.  Atkinson  &  Co.,  grain,  Winnipeg,  have 
sold  warehouses  at  Arden,  Franklin,  and 
Neepawa  to  Northern  Elevator  Co.  The 
latter  company  has  also  bought  the  ware- 
house of  G.  H.  Crowe  at  Myrtle,  Man. 


goods,  would  be  avoided,  particularly  if  three 
small  holes  were  made  in  the  woodwork  at 
the  top  (not  at  the  bottom)  of  the  window 
pane.  Act  on  this  suggestion.  It  will  pay 
you. 


AIR-TIGHT  SHOW  WINDOWS. 

ONE  great  cause,  and  in  many  in- 
stances the  only  cause,  of  the  loss 
from  the  damage  of  goods  in  show 
windows',  says  an  exchange,  particularly  in 
country  towns,  is  owing  to  the  fact  that  in 
the  majority  of  instances,  with  the  occasional 
exception  of  a  fixture  but  six  to  eight  feet 
high,  there  is  nothing  between  the  window 
and  store.  Hence  the  dust  raised  by  each 
morning's  sweepings  drifts  over  into  the 
window,  makes  the  goods  look  dirty  and  un- 
attractive or  necessitates  their  constant 
handling  and  renders  them  unfit  for  sale,  at 
least  at  regular  prices.  This  could  easily  be 
remedied  by  building  a  glass  casing  in  the 
back  of  the  window  above  perhaps  a  six  or 
eight  foot  wooden  fixture  which  can  be  used 
for  display  of  goods  if  desired,  or  a  case  can 
be  set  up  against  it.  A  door  on  one  side  of 
the  fixture  renders  passage  in  and  out  of  the 
window  easy.  The  cost  of  this  work  for  two 
ordinary  windows  would  not  be  over  $30, 
and  the  improvement  would  soon  pay  for 
itself.  Besides,  the  arrangement  of  attractive 
Displays  would  be  facilitated  by  having  a 
solid  back  to  the  window.  By  means  of  the 
glass  casing,  light  would  still  be  admitted 
into  the  store,  as  it  would  never  be  neces- 
sary to  construct  your  backgrounds  up  to  the 
entire  height  of  the  casing.  Then,  again, 
the  constant  frosting  of  the  windows  and  the 
consequent  "sweating,"  so  damaging  to  the 


AN  INVENTIVE  GENIUS. 

J  H.  Schnarrenberger,  an  inventive  gen- 
ius, now  located  at  Greenfield,  O.,  but  for- 
merly a  resident  of  Springfield,  is  attracting 
considerable  attention  by  reason  of  the  pro- 
ducts of  his  fertile  mind,  according  to  an  ex- 
change. While  at  Springfield  he  invented  a 
very  simple  cash  register,  and  chief  among 
his  most  recent  productions  is  a  motor  that 
can  be  operated  by  air,  gas,  water  or  steam, 
compressed  air,  however,  being  the  force 
best  suited  to  the  motor.  It  is  exceedingly 
simple  in  construction  and  embraces  a  prac- 
tically new  principle  in  construction.  Mr. 
S.  carries  about  with  him  a  sample  that  is 
made  of  steel  ;  it  is  about  7  inches  long 
and  %  inch  in  diameter,  and  is  for  the  use 
of  dentists  in  drilling  and  plugging,  and  it  is 
pronounced  a  wonderful  improvement  over 
the  old  tread  mill  and  gearing.  Compressed 
air  is  furnished  through  a  small  rubber  tube. 
The  motor  is  stopped  by  putting  the  finger 
on  a  hole  the  size  of  a  pin  head  ;  removed 
it  starts.  At  a  test  a  speed  of  14,000  revo- 
lutions was  obtained.  This  same  motor,  en- 
larged, may  be  used  in  boiler  making,  all 
kinds  of  drilling,  riveting,  etc.  Two  mo- 
tions are  obtained — circular  and  up  and 
down.  Mr.  Schnarrenberger  has  also  in- 
vented a  surgical  pump,  the  principal  feature 
of  which  is  a  shift  device.  With  this  pump 
a  physician  can  do  as  much  work  in  ten 
minutes  as  was  formerly  accomplished  in 
three  hours.  This  ingenious  Ohioan  not  long 
ago  invented  a  bush-puller,  and  several 
other  devices  calculated  to  lighten  the  labor 
of  those  who  till  the  soil. 


YOU  LOSE 

MORE 
THAN  WE  DO 

BY  NOT 
ADVERTISING 

IN  THIS 
JOURNAL 
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CHINA    STEEL    WARE 

The  finest  decorated  Enamelled  Ware  made. 

Supplied   in   various   designs   for 

table  and  toilet  sets. 


PURITANA  IMPROVED  ENAMELLED  WARE 

Made  in  White,  Grey  Granite,  Cologne  Granite,  and  all  colors,  also  in  decorated 
Supplied    in   every   article   selling   in    Enamelled  goods. 

Imported  t    rough  the  General  Agents  for  Canada: 

PAINCHAUD,  SQUIRE  &  CO., 

Antwerp  (Belgium),  and   Montreal. 
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Wipe.   Wire. 

Coppered  Steel  Spring  Wire,  Tinned  Mattress  Wire, 

Broom  and  Brush  Wire,    Hay  Baling  Wire, 

Flat  Wires,  Soft  Coppered  Wires. 

WE  GUARANTEE  THE  QUALITY  OF  ALL  OUR  WIRES. 

The  B.  Greening  Wire  Co.  Ltd. 

Write  for  Catalogue.  HAMILTON,     CANADA. 


Montreal,    Feb.   6th,    1894. 


To  the  Stove  and  Heater  Trade  : 

We  are  about  moving  our  works  to  the  most 
modern  plant  in  Canada,  at  St.  Henry,  near 
Montreal.  Our  New  Catalogue  will  be  ready 
early  in  March,  when  our  travelers  will  be  on  the 
road  with  a  full  line  of  Stoves,  Hot  Water  Heat- 
ers, Soil  Pipes  and  Fittings,  and  other  lines  that 
we  make.  Kindly  wait  their  arrival,  as  we  have 
the  very  lowest  prices  and  best  goods. 

Yours  respectfully, 

The  Wm.  Clendinneng  &  Son  Co.,  Limited, 

Stove  Manufacturers  and  Founders, 

Montreal    and    St.    Henry,    Que. 
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GEO.  A.  COWAN,  Montreal  Agent,  204  St.  James  St. 


Fuel  is  a  Large  Item  in  Your  Expense  Account 

CUT  IT  DOWN  ONE-THIRD 

By  ooverirg  your ''team  Pipes  and  Boilers  with  SECTIONAL  MINERAL 
WOOL  covering,  preventing  condensation  and  loss  of  steam. 

Others  have  done  it,  why  not  you  ?    Full  line  ASBESTOS  GOODS 
on  hand 

Ganadian  Mineral  Wool  Co.,  Ltd., 

Ill  BAY  STREET,  TORONTO. 
GEO.  R.  THOMPSON  &  CO.,  Manitoba  Agents,  Winnipeg. 


SMOKE    PREVENTION. 

AT  the  meeting  of  the  Engineering 
Association  of  the  South,  Nashville, 
Tenn.,  July  13th,  the  subject  of 
"  Smcke  Prevention"  was  presented  by 
Prof.  Olin  H.  Landreth,  of  Vanderbilt  Uni- 
versity. The  paper  discussed  successively 
the  causes,  the  effects  of  smoke,  and  the 
remedies  for  it.  Objectionable  smoke  comes 
mostly  from  bituminous  coal,  other  fuels  pro- 
ducing very  little  smoke.  When  fre-h  coal 
is  thrown  on  incandescent  coal,  there  at 
once  begins  the  distillation  of  the  more 
volatile  hydro-carbons,  which  distilled  matter 
is  burned  if  sufficient  oxygen  is  present  and 
the  temperature  is  sufficiently  high,  but 
which  otherwise  passes  up  the  chimney  as 
yellowish  fumes.  As  the  fresh  coal  becomes 
more  highly  heated,  the  less  volatile  hydro- 
carbons are  distilled  and  are  decomposed  at 
a  temperature  much  below  that  necessary 
for  the  combustion  of  the  carbon  liberated, 
about  2000  deg.  Fahrenheit,  a  temperature 
so  high  as  to  give  considerable  margin  of 
opportunity  for  this  portion  of  the  carbon  to 
escape  unburned.  It  is  this  free  unburned 
carbon  in  a  finely  divided  state  that,  while 
incandescent,  produces  the  luminous  flame, 
and  when  cooled,  the  clouds  of  smoke  that 
issue  from  the  chimney  and  afterwards 
settle  as  soot.  After  the  volatile  matter  is 
driven  off  the  fixed  carbon  remains,  and  in 
burning  produces  but  little  flame  and  no 
smoke,  since  the  particles  of  carbon  are  not 
detached  from  the  solid  mass  until  combus- 
tion takes  place.  As  to  the  effects  of  smoke 
production,  the  fuel  loss  in  the  smoke  itself 
is  but  small,  estimated  at  one-sixth  of  one 
per  cent.,  but  the  causes  of  smoke  are  also 
the  causes  of  imperfect  combustion  and  con- 
sequent waste  of  fuel  in  the  form  of  invisible 
gases,  carbonic  oxide  and  light  hydro- 
carbons, and  the  presence  of  smoke  indicates 
this  pirallel  waste.  Aside  from  the  fuel 
waste,  the  effects  of  smoke  outside  the  fur- 
nace make  its  abatement  of  public  interest. 
It  is  authoritatively  stated  that  the  residuum 
of  smoke  in  the  lungs  induces  consumption 
of  an  incurable  character,  and  that  in  the 
city  of  Pittsburgh,  Pa.,  the  death-rate  was 
1.62  per  i,oco  lower  during  the  eight  years 
in  which  the  use  of  natural  gas  almost  freed 
the  city  from  smoke,  as  compared  with  the 
preceding  eight  years,  and  that  since  the 
partial  return  of  smoke  the  rate  has  increased 
2.57  per  i,ooo.  Carbon  in  a  finely  divided 
state  is  an  easy  vehicle  both  for  noxious 
gases  and  organic  impurities.     The  insidi- 


ous soot  pervades  and  defaces  public  and 
private  buildings,  and  calls  for  fruitless 
efforts  for  cleanliness,  when  cleanliness  is 
impossible.  Smoke  is  objectionable  from 
the  loss  of  light ;  also  from  the  repression 
of  aesthetic  tendencies  and  consequent  men- 
tal and  moral  discouragement.  Considera 
tion  of  the  causes  suggests  the  agencies  and 
the  mechanical  devices  for  the  prevention 
of  smoke  ;  these  latter,  so  far  as  pertains  to 
steam  boilers,  are  classed  as  mechanical 
stokers,  air  flues  in  the  walls  and  grate  bars, 
coking  arches,  dead-plates,  down-draft  fur- 
naces, steam  jets  for  injecting  air  and  mixing 
the  gases,  baffle-plates  and  double  furnaces. 
Smoke  prevention  must  be  accomplished  by 
educating  the  public  to  consider  smoke  a 
nuisance  that  unquestionably  can  and  should 
be  abated,  for  the  smoke  producers  are  very 
slow  to  be  convinced  that  this  abatement  is 
to  their  interest.  Following  the  influence  of 
public  sentiment,  laws  are  to  be  enacted  and 
provisions  made  for  their  enforcement  and 
for  furnishing  to  smoke  producers,  when 
desired,  professional  advice  regarding  the 
meins  and  appliances  for  smoke  prevention. 


THE  RESISTO  BOILER. 


liiiji' 


:. 


The   accompanying  cut 
represents     the      Resisto 
Him  Copper  Range  Boiler,  and 

!['  i  is  the  latest  article  in  this 
I  *  Ji  line  to  be  placed  on  the 
market.  It  differs  from 
all  others  in  the  fact  that 
no  rivets  are  used  in  its 
construction,  the  heads 
being  fastened  by  a  pa- 
tent process  of  the  manu- 
facturers, The  Booth  Cop- 
per Co.,  who  state  that 
each  boiler  is  subjected  to 
a  hydraulic  test  of  200 
pounds.  "Consequent  upon 
the  ordinary  galvanized 
boiler  failing  to  fully  meet 
the  requirements  of  the 
trade,"  said  a  member  of 
the  firm.  "  We  have  given 
special  attention  to  the 
production  of  a  low-priced 
copper  pressure  boiler  to  take  its  place.  The 
"Resisto"  is  a  range  boiler,  made  of  the 
best  Lake  Superior  copper,  tinned  through- 
out, and  handsomely  finished.  The  price  is 
so  low  that  it  must  come  into  universal  use, 
and  we  anticipate  a  large  demand.  At 
present  we  are  making  only  the  thirty-gallon 
size.  We  intend,  however,  producing  larger 
sizes  at  an  early  date." 


Mantels,  Grates  and  Tiles,   Office 

and  Store  Fitting's  and 

Furnishings. 


TORONTO  AND  STRATFORD. 

Canada's  Greatest    Business   Schools. 

rUn  I         UULLniiO   class  business  educa- 
cation  will  produce  highly  satisfactory  results. 

Others   have  found   it  a   paying  investment 
Why  don't  you  try  it  ? 
Write  for  catalogues. 

SHAW  &  ELLIOTT,  Principals. 


THE 

Eureka   Refrigerator, 

PATENT. 
Manufactured  by  the 

Eureka  Refrigerator 

Co.,  of  Toronto. 

54  Noble  St. 

Wm.  Hovey,  Manager 

This  cut  shows  our  grocer 
size.  We  keep  a  large  assort- 
ment in  stock  for  the  trade, 
which  we  will  supply  at  any 
time. 

Send  for  Catalogue. 


THE  OAKV1LLE 

BASKET  CO., 

Manufacturers  of 


i,  2,  3  Bushel 

Grain 

AND 

Root 

Baskets 

fHE  OAKVILLE 

BASKET  CO. 
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HALF  PRICE 

r]PHE  original  selling  price  of  "Ideas  for  Hard- 
ware Merchants"  was  $1.00;  the  price  now 
is  50  CetltS,  and  only  handled  by  ourselves. 
We  bought  out  the  publishers  at  a  bargain,  hence 
the  exceedingly  low  price. 

"  There  is  a  tide  in  the  affairs  of  men 
Which  taken  at  the  flood  leads  on  to  fortune  ; 
Omitted,  all  the  voyage  of  their  life 
Is  bound  in  shallows  and  in  miseries." 

This  is  the  opportunity  of  your  life.  Will 
you  grasp  fortune  as  she  rapidly  glides  past  you 
and  within  reach  ?  We  have  only  a  limited  num- 
ber of  copies  and  they  are  rapidly  going.  Mailed 
on  receipt  of  price,  postage  prepaid. 


The  J.  B.  McLean  Publishing  Co. 

10  Front  Street  East,    Toronto,    Oflt 
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TELEPHONE    1780. 


.  H.  FARR  &  CO.  Bfflof  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,  Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 

-      TORONTO,    ONT. 


8  to   16    MORSE    STREET, 


For  Iron  Fencing, 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All    sizes    of   Hot    Pressed 
Nuts,  Square  and  Hexagon 


THOS.  FIRTH  &  SONS,  Ld. 

Best  Crucible  Cast  Steel. 

STEEL,  rEECH&TOZER,Ld. 

Bessemer  Steel, 

Open  Hearth    Steel. 


Agents, 

James  Hutton  &  Co. 


MONTREAL. 


CURRENT    MARKET    QUOTATIONS. 


METALS. 


Tin. 

Lamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  21,    22 
Straits "     ....  201.21 

Tin  Plates—  Charcoal  Plates,  Bright. 
M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes $5  50  $5  75 

I.X.,  "  6  75    7  00 

I.X.X.,        "  8  00    8  25 

Raven  &  P.D.  Grades— 

I.G.,  usual  sizes  .   4  00    4  25 

IX.,  "  5  00    5  25 

I.X.X.,        "  6  00    6  25 

I. XXX.,     "  7  00    7  25 

D.C.,  121x17         3  75    4  00 

D.X 4  75    5  00 

D.X.X.        "  5  75    6  00 

Note. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates— Bright 

Bessemer  Steel — 

I.C.,  usual  sizes   3  50    3  75 

I.C.,  special  sizes 3  75    4  00 

Note.—  Round  lots  of  14x20  might  be 

purchased  of  25c.  box 

Charcoal  Plates— Terne. 

Dean  or  J.G.  Grade— 

I  C.  20  X  28, 112  sheets 7  25 

I.X.  Terne  Tin 9  25    9  50 

Old  process  I.C 13  00 

«    *      »      I.X 16  0C 

Charcoal  Tin  Boiler  Plates. 
C  okley  Grade—  Per  lb. 

X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  >  61c,    7c 

14x65,  ) 

Tinned  Plates 

72x30  up  to  24  gauge 61    6J 

26        "     6J    7 

28        "     7j     7J 

Iron  and  Steel. 

Base  Price 

Common  Bar,  per  100  lb   . .  SI  95  .... 

Refined      "              "            ..     2  35  2  65 

Horse  Shoe  "          "            ..    2  60  2  75 

Band               "           "              ..     2  50  2  60 

Hoop              "            '            2  60 

Swedish         "           "             ..     4  00  4  25 

Sleigh  Shoe  Steel 2  50 

TireSteel    3  00  3  25 

Machinery 2  75  3  00 

Cast  Steel,  per  lb    0  10  0  14 

Russian  Sheet        "       0  10J  0  11 

Tank  Platesl-5  and  thicker    2  00  2  25 

Roiler  Rivets 4  50  5  00 


Boiler  Tubes. 


Mnoh 
-inch 


104c 
13J 


Sheet  Iron, 

1  to  20  gauge  2},  3 

22  to  24      "      24,  23 

26  "      23,22 

28  "      ....22,3 

Canada  Plates. 

Alldull 2  65 

4  polished 2  75 

All  Bright  2  90 

Iron  Pipe. 

Wrought  624  and  5p.c.  to  65  p.c. 
Galvanized,  40  to  40  and  5  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  50  and  10  to 
60  per  cent. 

Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 5,    51 

26  gauge,  "       5J,  54 

28      "  "        54,53 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5,  5J 

26  gauge,  "         51, 5 4 

28      "  "         51,5} 

Note — Cheaper  grades  about    1  cen 

per  lb  less. 

Chain. 


Proof  Coil,  3-16  inch,  per  lb 6    6  3-5 

"       4f    43 

"       41    4* 

"       41     41 

"       32     4 


1 

5-16  ' 
% 
7-16 


3|    32 


Steel  Boiler  Plate. 


\  inch  »2  45 

IP    ■'      2  35 

t£      "     ndthioker 2  25 


%.       "  "       ....2  4-5    22 

Trace,  per  doz.  pairs    $3  60  5  90 

German  coil,  per  100  ft  ....  1  65  2  70 
Jack  chain,  iron,  single,  per 

doz  yards 0  13  0  50 

Jack  chain,  double,  per  doz 

yards 0  15     

Jack  chain,  brass,  single,  per 

doz  yards 0  20  116 

Copper — Ingot. 

English  B.  S  ton  lots  0  11|  0  12 

Lake  Superior  0  123  0  13 

Bolt  or  Bar. 

Cut  lengths,  round,  1  to  2  in  .$0  22  $0  25 
"  round  &  square 

1  to  2  in ; ...  0  20    0  23 

Note — Complete,  lengths  abou    fifteen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

Uu tinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60  $0  15    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  16    0  17 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
3  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 
4x6  ft,  25to30  1bea,  perlb..  0  18    0  19 
35  to  45      "  "       ..  0  16    0  17 

"       50  lb  and  above  per  lb  0  15    0  154 
Boiler  <£  T.  K.  Pitts. 

Plain  Tinned   perlb 0  21 

Spun         "  "         o  25 


Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  20  0  21 

27  to  30      "      ..  0  23  0  25 

"  "       30  and  up 0  26  0  28 

Sheets,  hard-rolled  2x4  ft. . .  0  21  0  23 

Zinc  Spelte   . 

Foreign,  per  lb ..  0  043  0  05 

Domestic    "      0  04|  0  04| 

Zinc  Sheet. 

5  cwt  casks 0  051  0  05| 

Part  casks 0  054  0  053 

Lead. 

Imported  Pig.  per  lb 0  03    0  031 

Domestic  "       0  03 

Bar,  1  pound 0  044 

Sheets,  24  lbs,  sq.  ft,  by  roll  0  044  0  <>** 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  041  0  044 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  par  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price ;  ton  lots 
25  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  71c 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  15    0  16 

Standard  0  14    0  15 

Wire 0  17    0  19 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's.perlb  $0  12    0  124 

Other  makes"    0  11    0  12 

White  Lead. 

Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  cwt 5  00 

No.  1  Do "  4  75 

No.  2  Do "  4  50 

No.  3  Do "  4  25 

Prepared  Paints. 
(In  1,  4  and  1  gallon  tins.) 

Pure,    pergallon $105 

2nd  qualities    "      0  90 

Barn(inbbls)  0  80      0  90 

Colors  in  Oil. 

(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre   0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green   0  09 

Chrome    "        0  08 

French  Imperial  Green 0  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwt  1  35  1  40 

"      (J.F.L.S.)"  "            2  75 

"      Roval         "  "  1  10  1  15 

Venetian  Red,  (best)    "  "  1  80  1  90 

English    Oxides    per  cwt  3  00  3  25 

American      "      )      ,.  .  ,,=  ,  Qn 

Canadian    "     \  lftls" 


Paris  Green,  perlb  0  131    °  I5 

Burnt  Sienna,  pure,  per  lb 0  08  J 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  Black  "      0  09 

Chrome  Yellows  "      0  12 

"  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greens  "      0  12 

Golden  Ochre  0  08  j 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  69 

Extra        '  "        0  90 

Brown  Japan  "        0  65 

Brown  Japan,  Turpentine  p.  gal.  0  85 

No.  1  Carriage  "         1  30 

Gold  Size  Japan  "    I  00  1  20 

Pure  Orange  Shellac "      1  95  2  05 

Hard  Oil  Finish         1  30 

Oil  Shellac  \  40 

White  Shellac  2  25 

Linseed  Oil  (in  bbls) 

Raw,    per  gal  0  60    0  62 

Boiled        "       0  63    0  65 

Turpentine  (in  bbls) 
Selected  Packages,  per  gal    0  48      8  50 

Castor  Oil. 

Best,  perlb 0  072    0  08 

Cod  Oil. 

Cod  Oil,  per  gal 0  50    0  51 

Glue  fin  bbls) 

Common,  broken    0  10    Oil 

French  medal  Oil    0  13 

Cabinet 0  13    0  15 

White,  extra 0  16    0  18 

Gelatine 0  20    0  30 

Strip 0  16    0  17 

Coopers 0  17    0  19 

Liquid  Glue— F.  LePage's,  dis.  20  to 
25  per  ct.  off  list;  Munn's,  dis.  25  to  30 
per  cent,  off  list. 
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Ammunition — Cartridges . 

Rim  Fire  Pistol,  dis. 40  to  45  p.c.  Amer 
Rim  Fire  Cartridges,  Dom.  50  and  5. 
Rim  Fire,  Military,  net  list,  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Centra'.  Fin  Cartridges,  Dom.  30  p.c. 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.     B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded   Shot   Shells,     "Trap"    and 

"  Dominion  '  '  grade,  10  p.c 
Shot. 
Canadian,  common,  15  per  cent. 

Wads.— Baldwin's. 

per  lb 
Best  thick  white  felt  wadding, 

in  lib.  bags 1  00 

Best  thick  brown  or  grey  felt 

wads,  in  1  lb.  bags 0  70 

Best  thick  white  card  wads,  in 

boxes   of   500    each,    12   and 

smaller    gauges 0  99 

Best  thick  white  card  wads,  in 

boxes  of  500  each,  10  gauge 0  35 

Best  thick  white  card  wads,  in 

boxes  of  500  boxes,  8  gauge 0 
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Thin  oard  wads  in  boxes  o!  1000  Gimlet 

each,  12  and  smaller  gauges...  0  20  Clark's,  per  doz 0  65 

Tb in  card  wads  in  boxes  of  1000  Diamond,  Shell  "       100 

each,  10  gauge 0  25   Nail  and  Spike,  per  grosB    2  25 

Thin  card  wads  in  boxes  of  1000  Blacking,  (Catchpole's). 

each,  8  gauge 0  45  ■*•' 

Chemioally  prepared  black  edge  No.  1,  Egyptian  Blacking.  

grey  cloth  wads,  in   boxes  of  p.  M      '2,  _..,._„         

250  each-  ,  Blind  Rollers. 

11  and  smaller  gauge  o  65  Annex    per  doz.     125 

9andl0gauge  0  75  Mascot    135 

7and8gauge 0  90  Erminie  112 

5  and  6  gauge 110  Blind  and  Bed  Staples 

Superior    chemically    prepared  All  sizes,  per  lb 0  11 

w   pink    edge,    best  white   cloth  Bolts 

wads,  in  boxes  of  250  each—  Oai-riaee    dis  70 

*™A^l'J*Ug* 1  40  5fre   d!s'  60  to  80  and  10  per  cent 

•  \f5  Stove,dis.,45to50p.c 


0  90 

1  50 
5  20 


9  00 
4  50 

1  75 
1  85 
1  20 

0  15 


9  and  10  gauges 

ll^lliy?* i  90  Elevator,  dis.,  35  t6  40  p. 

5  and  6  gauges....  .    3  90  Maohine/dis,/70  to  70  and  10  per  cent 

Boring  Machines. 

Complete,  with  Augers,  ea.    5  00    7  5C 
Braces. 

Barber's    6  00    7  75 

Barber's  Ratchet 10  00  11  00 

Farmers' 2  00     2  75 


0  10 


0  12$ 
4  50 


Anvils 

Per  lb 

Anvil  and  Vice  combined 

each 

Augers. 
Gilmour's,  discount  50  per  oent 

Hollow  Steam's  per  doz..  13  00  20  00   Millar.s  Fails' '.'.7.7.7.'.'..'.'.  15  50  29  00 
Adjustade  "  each 5  50    6  50 


Post  Hole.Vaughan's,  each    135    160 


Brackets — Shelf. 


Excelsior',  Jennings'",   discount  50  pei  J apanned  Canadian,  per 


cent. 

Sewing 

Pegging, 

Brad, 

"  handled 
Saddlers' 


Awls. 

per  gross.. 


Awl  Hafts. 


0  65 
0  65 
0  85 
3  60 
0  45 


1  59 
1  25 
1  60 
7  3C 
1  60 


Patent  Peg,  per  gross I,  25    a  00 

"    Sewing,         "  1 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz ... .    2  80    8  30 

Axes. 

Per  box   6  00  12  00 

Axle  Grease. 

Per  gross  6  50  14  00 

Bath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,  discount,    35  to  40  pc.  off  Re- 
vised list. 
Steel  Clad  20  p.c.  dis. 

Bells—  Band, 

Brass,   60    to  66§. 
Nickel  50  and  10  to  60  p.c 

Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 

Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 

Farm. 
American,  eacn 2  00    5  00 

Bouse, 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz     3  35    4  75 

Moulders'    "      7  50  10  00 

Blacksmiths'   discount  35,40  percent 

Belting. 

Agricultural,  50  per  cent. 
No.  1,  leather,  dis.  40  &  5  per  cent. 
Best,  ditto,  30  to  33J  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits — Auger. 
Gilmour's  dis  60  per  cent. 
Excelsior,  discount  60  per  cei. 


doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'u   ....    0  85    3  20 

Broilers. 
Light,  dis.  65  to  67$  per  cent. 
Reversible,  dis.,  65  to  67$  per  cent. 
Vegetable,  per  doz,,  dis.  37$  per  cent 

Henis,No.8        "      6  00 

"    No.  9        "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz    500    4    23 

Butts — Brass. 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis    65  and  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  65  &  10  to  70  pc. 
Loose  Pins,  "    65  &  10  to  70  p.c. 
Berlin  Bronzed,  dis.  70,  70  and  5  per 
cent. 

Gen  Bronzed, perpair  0  40 

Can  Openers. 

Acme,  per  gross   9  00 

Sardin    Scissors,  per  doz.    3  75 
Card. 

Horse,  per  doz 0  60 

Carpet  Stretchers. 

American,  per  doz 100 

Bullards  "       6  50 

Carpet  Sweepers. 

Bissell,  per  doz 

World  '  

Daisy,  "         

Star,  "  

Crown  Jewel,  per  doz 

Grand  Rapids,       "       30  00 


0  65 


10  00 
4  50 


1  00 


1  50 


22  50 
21  75 
24  00 
18  00 
29  00 
33  00 

Cartridges — See  Ammunition . 
Castors. 
Bed,  new   list,  dis.50pc.  )  to  50  ».nd  5 
Plate  dis.50pc   J     percent. 

Cattle  Leaders. 

No  31  and  32,  per  gross 8  50  11  26 

Cement  • 

Portland,  car  load  lots 2  70 

Thorold  ,'  J   10 

Queenston       "  1  10 

Napanee  "  1  10 

Chalk. 
Carpenters'  Colored,  per 

gross  0  45 

White,  lump,  per  owt   0  60 


Rockf  ord  Common,  60  and  10  to  65  p.c  Red 0  05 

"       Perfection,  50  and  10  per  c. 
Tanning's  Gen,  net  list  to  5  p.  cent  dis 

Car. 
Gilmour's,  47$  to  50perct,*it 
Expansive 

Clark's,  15  per  cent. 
Excelsior,  10  percent. 


0  75 
0  65 
0  06 

Crayon,  per  gross   0  14    0  18 

Chisels — Socket,  Framing  and  Firmer 
American, dis  70  per  cent. 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85     4  00 

Churns 
Daisy,   dis.  from  factory  60  and  2% 
per  cent.    From  stock  60  per  cent. 


2nd 
3rd 

4th 
5th 
6th 
7th 


2  0 
1  60 
4  00 


6th 
7  th 

Gas  F 


Clamps. 

Judd's,  dis.  20  p.c. 

Stearns, per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 135 

No  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  $  p.c 

Cradles,  Grain. 
Canadian,  discount  25    o  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list;  3rd 
dis.  40  per  cent.  4tb 

Hart  Mfg.  Co.,  (bolt  dies)  (Amer.  list)  5th 
dis.  26  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 

Coil,    per  doz ....    0  88 

English,     " 2  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills— Band  and  Breast. 

Millar  Falls,  per  doz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37$  to  40  per  cent. 
Standard,  dis.  47$  to  50  p.  c. 

Elbows — Stove  Pipe 
$1.00  to  $2.65  per  doz. 

Fawcets. 

Cork  Lined,  per  doz 0  30 

Wine,  per  doz 1  30 

Star,         "        2  80 

Fenns  Corkstops,  No  2  p.doz   

Petroleum,  per  doz   4  50 

Files  and  Rasps. 
Kearney  &  Foote'3  discount 
57$  to  60  per  cent. 


Pilkington. 
[Discount  10  p.c.  off  for  box  lots,  and 
10  and  5  for  10-box  lots.] 
Ordinary, 
st  break  $3  65 


3  90 

4  60 

4  95 

5  40 
5  90 
0  50 


Picture  Glass 
Pilkington's  ordinary. 
1st  break  4    0 

2nd 


0  bn 

2  25 

3  90 

1  70 
6  50 


Am.  List 


4  70 

5  40 

5  90 

6  50 

6  90 

7  7C 

ittings  and  Staple  Brackets. 

Jas.  Barwell.  Toronto— Dis.  20  to  25  p. 
c,  free  of  du/'y.  Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each    0  30    0 

Enamelled"      0  55 

Grindstone    Fixtures. 

P.  S.  &  W.,  per  doz    3  88     4  25 

Hammers — Nail. 

Maydole's    net  list  to  5  per  cent.  dis. 
Can.  discount  25  to  27$  p.c 
Tack. 

Magnetic,  per  doz  1  10    1  50 

Sledge 

Canadian,  per  lb 0  12$  0  13 

Ball  Pean. 

English  and  Can.,  per  lb  .    0  25    0  30 

Handles. 

Axe       per  doz 00 

Store  door    "    100 


Black  Diamond,  50  &  5  per  cent,  dis    Chest,  per  doz  pairs  ......    0  40 


to  50  and  7$  Amer.  List. 
Nicholson'B  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Toronto  File  Co..  50  aDd  10  to   60  p.c, 

Amer.  list 
Jowitt's,  dis.  Can.  list, 25pc.  to  27$  p.c. 
Globe  File  Co.'s  disc.  60  per  cent. 


3  50 

1  80 

2  50 


Chisel. 

Firmer        per  gross 3  00 

Socket  Firmer  "         325 

Socket  Framing  per  gross    3  75 

Fork. 

C.  &  B., discount  35  per  cent,  to  40  p.c 
Hoe. 


4  50 

00 

5  00 


Horse    Rasps,    Kearney    &  Foote's  diB  C.&B.,  discount  35  per  cent   to  40  v.   n 
Am  list,  50  p.c.  to  50  and  10  p.c  aaw.  V' 

1  25 


Horse  Rasps,  dis.  45  p.c.  Amer.  Hellers  American,  per  doz 1  00 


Horse  Rasps,  Spencer's,  dis.  Can.  list 

40  p.c. 
Horse  Rasps,  Toronto  File  Co.,  50  and 
10  p.c,  Amer.  list. 

Fluting  Machines. 

Each... 0  60    2  00 

Forks. 
Hay,  Manure,  etc,dis.40  to  45  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  57$  to  60  per  cent. 
Shepard's     Lightning,  dis.    50 
and  10  p.c 

Fruit  Presses. 

Henis'    per  doz 4  00 

Enterprise, discount  lOp.c 
Shepard's  Queen  City,  dis.  15  p.c; 

Fry  Pans. 
Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  etc. 

Stanley's,  dis.  50,  55 p.  c. 

Wire  Gauges 

Winn's  Nos.  26  to33,  each     165    2  40 

Glass. 

Window. 

Box  Price 


Plane. 

American,  per  gross 315 

Hammer  and  Hatchet. 

American,  per  doz 0  50 

Cross  Cut  Saw. 
Canadian  perpair 0  18 


3  75 
0  8C 


0  25 


Size 
United 
inches 
16  to  25 
26to40 
41  to  50 
57  to  60 
61  to  70 
71  to  80 
81  to  85 
86  to  90 
91  to  95 
96  to  100 


Per 

50  ft 


Star. 

Per 

100  ft. 


1.20-25 
1.40 


2.40 
2.70 
3.10 
3.40 
3.70 
4.10 
4.50 


Double 
Diamond 
Per       Per 

50  ft.   100  ft 

1.75 

2.00 


Hangers. 

Door  4  and  5  inch,  per  pair    0  40    0  80 
Lanes,  45  to  47J4  p.c.  dis 

Hatchets. 

to   50  Can.,  dis   40  to  42$  p  c. 

Hinges. 

Blind,  Parker's,  dis.  60  to  60  and  10  p.c 
"  Shepard's  Noiseless,  dis.  60  p.c 
"  "    Buffalo,  dis  60  to  70  p.c 

Light  T  and  strap,  dis  62$  to  65  per 

Heavy,  per  lb 0  5    0  05} 

Screw   hook  and  hinge — 

6  to  10  in.,  per  set    0  00    0  04J 

12  up  "         0  CO    0  03j 

Per  doz.  sets 

Screw,  Eureka  1  13    1  so 

Gate,  Clark's 150    2  20 

"      Shepard's,  dis  50  to  60  p.c 

Per  doz.  pairs 

Spring    1  50    3  50 

"    Shepard's  Samson    1  75    1  90 
HoeSc 
Garden,  Mor   ar,  etc. ,  discount  40  to 
45  per  cent. 

Planter  doz  4  00    5  Oi 

Hooks — Cast  Iron 

4  50   BirdCage,    per  doz  0  50    1  It 

5.00    Clothes  Line,    "         0  27    0  63 

5.50    Harness,  "         0  72    0  88 

6.25   Hat  and  Coat,  per  gross..     100    3  00 

7.00  Chandelier    per  doz    0  50    1 

8.0o  Wrought  Iron. 

9.0o  Wrought    Hooks    and    Staples,    Can 
10.00     dis.  40  and  5  to  40  and  10  per  cent 


NEW  ARRIVALS 


30  Cases  ^TLERY 


GUNS 


ALL  NEW  GOODS. 

Finest  Finish.  Best  Value. 


NEW  ARRIVALS 


20  Casks  Cattle 
and  Trace 


CHAINS 


IO  Tons  Coil  Chain. 


Five  Cars  Window  Glass. 


Bowman,  Kennedy  &  Co.,  London,  Ont 
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HARDWAKt. 


Wrought  Hooks  and  Staples,  Amer- 
dis.  75  and  10  to  80  per  cent. 
Wire. 
Bat  and  Coat.dis.  55  to  60  p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.  50  to  55   per 
cent. 

Horse  Nails 
Canadian,  dis.    65  to  70 

Horse  Shoes, 
FOB.  Toronto  &  Hamilton  ....  $3  80 
Snow,       "  /',  •  •■T390 

F.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  thin  above. 
Ice  .Picks. 

Star, perdoz 3  00   3  25 

Kettles . 
Brass  spun,  7$  per  cent,  dis.  off  new 

list. 
Copper,  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 
American,  60  and  5  to  60  and  10  p.c 

Hers 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock. Am  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.  P.,  85  to  3  00 

per  doz. 
Bronze,  Berlin,  per  doz   ..     2  75    3  25 
Bronze  Gem,        "        ....    6  00    9  00 
Sava  "         ..••    8  75  10  00 

Shutter    porcelain,  F    & 

I".,   screw,  per  gross $130    4  00 

Knives. 
Clauss,  bread,  cake  and  paring  knives 
$7.20  per  doz.  nett. 
Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain   lined,  per  doz    2  20    5  60 
Galvanized,  "  1  87    3  85 

King,  wood,  "  2  75    2  90 

"       glass  '  4  00    4  50 

All  glass,  '  1  20    1  30 

Lines, 

Fish,    pergross  .     105    2  50 

Chalk,         "  1  90    7  4° 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &  Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  percent,  27$  per  cent,  to 
30  per  cent. 

Padlock . 
English  and  Am.  per  doz       50    6  00 
Scandinavian,  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17$  per  cent 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs', hickory      "  1  25    3  75 

Lignum  VitSB,  "  3  85    5  00 

Caulking, each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis.  17$  to  20 
per  oent.  dis. 

Home,  each 

Mincing  Knives. 

American,  per  doz     42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  to  70.10  per  cent 

Nails. 
Cut  Nails  (Iron) 

1.  Either    Canada     or     American 

Pattern. 

Basis— 50  to  60  dy 2  30 

40dy 2  35 

30  dy 2  40 

20,16&12dy 2  45 

10  dy 2  50 

8&9dy 2  55 

6&7  dy 2  70 

2.  American  Pattern  Only 

from  4  to5dy 2  90 

3dy.(lath) 3  30 

3.  Canada  Pattern  Only 

from  4  to  5dy 2  80 

3  dy.  (lath) 3  20 

3dy    A.P.  Fine 3  90 

Cut  Nails  (Steel)  Add  10c.  to  the  prices 

in  list  for  iron  nails. 
Wire  Nails,  75,  5 per  cent. from  List 
Jan.   8,  '92       Extras  as  per  List  for 
jpeoialnails     Terms,  4  months  or  3 
per  cent.  cash. 

Brads  &  Moulding  Nails,  75,  5  per  c. 
■  from  new  list. 

Nail  Pullers. 

ierman  &  American 1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa- 
gon       3  38    4  00 

Diamond 12  00  15  00 

Netting. 
Poultry,  fiO  per  cent  dis. 

Import  €0,  10  per  cent. 
Oil. 
Canada  Refined  Oil  (Toronto)  14       15 

Carbon  Safety     "      0  17    0  18 

Canada  W  W.     "      0  20    0  22 

American  W.W.  "        0  25 

.S.  R.  Seal per  gal  0  63    0  65 


Oilers. 
McClary's  Galvan.  Iron 
Oil   Can,   with    Pamp, 

perdoz J9  50 

Zinc  and  Tin,  dis.  50,  50  and  10. 

Copper, per  doz 1  25    3  50 

Brass,  "        .     1  50    3  50 

Malleable,  dis.  ab  per  at. 
Pails. 

Galvanized,  per  doz  2  25    3  30 

Pencils. 

Oixon's,  per  gross 100    4  25 

Carpenter 2  25    3  60 

Par  doz 6  00    9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent     American  dis.57$ 
Wood,  fancy  Canadian,  or  American 

35  to  37$  per  cent. 

Bailey'sfStaiiR  &  L.Co.)42$  to  45  p.c. 

Miscellaneous,  dis.  15  to  17$  per  cent 

Bailey's  Victor, dis.  15  to  17$  per  cent 

Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers . 
Button's  Genuine,  per  doz.   prs.   dis 

37$,  40  p  c. 
Button's  Imitation,   per 

doz 5  00    9  00 

German,  per  dcz 60    2  60 

Plumbs  and  Levels 
S.  R.  4  L.  Co.,  dis.  70  p.  c. 
Poppers. 

Corn,  square,  per  doz 135    2  00 

Pruning  Shears. 

Perdoz 4  00    5  50 

Pulleys 

Hothouse,  p6rdoz 55    100 

Axle 22        33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian   Cistern  57$  to 

60  per  cent. 
Pitcher  Spout,  65  to  67$  p.c 
Canadian  Cistern  60  to  62$  p.  c.  from 

factory. 
Canadian  Pitcher  Spout  67$  to  70  «   "•• 
from  factory. 

Punches 

Saddler's,     perdoz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'        hollow,  per  inch     100 

Putty 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs  2  50    2  75 

Rail. 

Barn  Door,     per  foot 3         3$ 

Sliding  Door,         "       ....  3J        3J 

Lanes,  33$  to  35  p.c.  dis 

Rakes. 

Cast  Steel  and  Malleable   Canadian 

list  dis.  40  to  45  per  cent. 

Razors. 

Boker's,  perdoz    7  50  1100 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  l  25    3  60 

Rivets  and  Burrs. 
4  mos. ,  or  3  per  cent.  cash. 
Copper  Rivets,  dis.  55  per  cent. 
Iron  "  "    55  per  cent. 

Burrs,  Iron,  30,  33$  perc 
Rivet  Sets. 
Canadian  dis.  30, 35 perc 
Rope 

Per  lb. 
Sisal.    Manilla. 
7-16  in.  and  larger..       8  10        10J 

54,5-16,  %  in 8$  10$      10} 

Cotton,  perlb 18       20 

New  Zealand  8$         9 

Russia  Deep  Sea,  per  lb..        12j      13$ 

lute    "     ...        06}      07$ 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  dis  37$  to  40  per  cent 

Sad  Irons. 

Mrs.   Potts,  per  set       75        80 

"  N    P.         '  1  00    1  05 

Sad  Heaters. 

Dome,  Shepard's, per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&  A.,  sand,  35  to  37'/i  per  cent. 

Emery,  per  quire 55       90 

Sash  Cord 

Perlb 22        50 

Sash  Locks. 
Triumph  and  Morris, dis 37$,  40  per 
cent. 

KempsheU's  dis.    40,   62$  percent 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb ij 

Saws. 
Hand,  Disston's,  dis  10  p.  c. 
S.  &  D  ,  dis.  35  per  cent,  to  40  per  cent 
Cross  Cut,  Disston's.  per  It.   35  to  55. 
S  4  D   dis.   35  po.  on  Nos  2  and  3. 


Hack,  complete,  each 75    2  75 

"       frame    only  75 

Saw  Sets. 

Per  doz 1  65    9  00 

Scales. 

Canadian  List,  dis.  40  p.c 

Scale  Beams. 

Canadian,  B   S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,    perdoz  2  10    4  50 

Foot,        "  40    3  50 

Screens. 
Window,  patent,  perdoz    5  00    6  oo 

Screw  Drivers. 
Sargent's,  per  doz 65    4  00 

Cnfo  TO  a 

Wood.F.  H.,  Iron,  and  Steel,  77$  per 

cent.,  dis. 
Wood,  R.H.      "      72$  per  cent.  dis. 
"      F.  H.  Brass75        " 
•'      R.  H  70         "  " 

Diamond  Point   wood   screw   nails 

bright,  dis.  77$  and  20  per  cent. 
Bench,  wood,  per  doz....     3  25    4  00 

Bench  iron  perdoz *  25    5  75 

Scythes 
Discount  40  to  45  percent. 
Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W. .japanned,  dis. 75  percent. 
B.  &  W.  N.  P  ,dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
^Itna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"        N.P,,  70  per  cent. 
Clauss   Full  nickel,  60  p.c.  off 

"      Japanned  handles,  70  p.c.  off 
Sheaves 
Sliding  Door,  per  set    ...        77    140 

Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz    115    135 
tinned,  1  35    1  60 

Tin  Rim,  "  "  2  30    2  45 

"  black,        •'  1  80    2  2E 

Snaps 
Harness,  German,  dis  35  per  cent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  \  or  %  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Per  lb 0  28     0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American 135    2  35 

Spoons  and  Forks. 

TeaSpoons pergross    7  50    12  00 

Dessert  "     '         21  00 

Table       "     "         30  00    30  00 

Dessert  Forks....         "         24  00  

Medium     "      ....         "         27  00 

Table  "       ■••  "  36  00 

Squares. 

Iron,   per  doz  1  65    2  90 

Steel,  dis.  75  and  10  to  80  p.c. 

Try  aud  bevel,  dis.  50  to  52$  percent 

Staples. 
Pence,  galvanized,  per  lb  3J      4 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 

Stove   Polish,  (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz   1  75 

No  1,  Stove  Paste,  per  gross 9  00 

•'2        "  "         "        "        4  80 

Stone. 

Washita,  per  lb 0  25       50 

Hindostan,  per  lb 0  06       07 

Slips,  per  lb  9 

Labrador,    perlb 0  13 

Axe,    "        0  15 

Turkey  '       0  50 

Arkansas  "      1  50 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut,  Carpet  Blued,  gimp,  55  per  cent 
"  tinned,  dis.  57$  per  cent. 

Swedes' iron,  blued   or  tinned,  dis.  50 

per  cent. 
Upholsterers" dis.  50  percent. 
Copper  Nails,  dis.  60  per  cent. 

"      Tacks,  45  per  cent. 
Clout  Nails,  dis.  60  p.  c  to  65  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  65  rer  cent. 
Trunk  Tacks,  dis.   57$  per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  6iri  p.c. 


Cigar  Box  Nails,  <lis.  45  percent. 
Shoe  Finders 'Tacss  and  Nails,  dis.  37$ 
percent. 

Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,      each  0  90    2  86 

steel. each  .    0  80    8  00 
Thermometers. 
Tin  case  &  dairy, dis.75p.c 

Thimbles. 
Asbestos,  filled,  per  doz., 25  to  33$  p   c 

Ties. 
Cow, perdoz 1  '■>>    *  5"«,, 

Tinner's  Shears  and  Snips 

P.S.&W.,netlist. 

Canadian  10  to  15  per  cent  dis. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12$  per 
cent,  to  70   and  25  p.c.   on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "       " 

Transom  Lifters 
Payson's,  82.60  to  $5.00  per  doz. 

Traps 
Game,  Newhouse,  dis  33$  p.c.  to  35  p.c 
Game.H  &N..P.S.  &  W.  or  Steel,  60 
and  10  to  67$  per  cent. 

Mouse,  per  doz 0  35    1  50 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  perdoz 6  25    9  00 

Twines 

Bag,  per  lb 0  12$  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
cotton,  per  lb   ..    0  18    0  20 

Mattress,  per  lb  0  33    0  45 

Staging         "         0  27    0  36 

Broom  "         0  30    0  5k 

Binding,  flax,  per  lb 

"         jute       "       

Blueribbon   0  12$ 

"  Redcap 0  11* 

Crown 0  10$ 

"         Silver  Composite 0  09 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand, perdoz 4  00  fi  00 

Bench,  parallel,  each  2  00  4  50$ 

Coach,  each 6  00  7  00 

Peter  Wrights,  per  lb  ....  0  12  0  13 

Pipe,  each   5  50  9  00 

Saw,  perdoz 6  50  13  00 

Washer  Cutters. 
Perdoz 4  0O    8  50 

Washers  "  Iron,"  40  percent. ,  4    mos. 
or  3  per  cent. 

Well  Wheels. 
Amer. , perdoz.  8,10  &  12  in.    3  38    6  00 

Wire. 
Brass  Wire,  16  to  25  wire  gauge,  21  to 

26c.  lb. 
Copper  Wire,  5  to  10  p.  c.  off  Amer.list 
Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
Bright,  Coppered  steel  and   spring  20 
per  cent  f.o.b.  Montreal 
Plus  10  centsf.o.b.  Hamilton. 
"     10      "        "     Toronto. 
"     14      "       "     London. 
Broom  Wire  5|  to  61c.  per  lb. 
Clothes  Line  Wiie,  19  gauge,  per  doz 
coils   3  96 

Wire  Fencing. 
Galv.2barb,2$&5in.apart       \.  ,, 

il       4         *'      4    Xr    6   "  "  f  * 

"    Plain  twist,  all  deld  33*      4 
"    Steel  thorn  and  rib- 
bon        4j      5      c; 

"Lock  Barb,- 4  point 0  C4$ 

Ditto  Glidden  2  point 0  04$ 

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points 0  04$ 

Steel  staples  0  033  0  04 

Terms,  60  days  or  2  per  cent,  in  30 
days. 

Wire  Cloth. 

Ordinary,  discount  25  p.c. 

Painted  Screen,  p.lOOsq  ft    185    190 

Wrenches. 
Acme,  35  to  37$  per  cent. 
Agricultural,  70  and  5  to  70  and  10  p  c 
Standard, dis. 60,  60&10p.c. 
Coe'sGen'ne.dis.  32$  to  35  p.  c  dis. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    ..     2  00    3 

S., perdoz 5  80    7     0 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each 3  40 

Pocket,  perdoz 125    2  00 


TRADE  M»"K  fOR 


Simpson,  Hall,  Miller  &  Co., 

1 6  and  1 8  DeBresoles  St.,  Montreal. 


REGISTERED 
TRADE  MARK  FOR 

KNIVES,  FORKS.SPOONS 


HOLLOW    WAHB. 


Manufacturers  of  the 

b  Finest  Quality  Electro-Plated  Ware. 

And    Sole    Manufacturers    of    the    Celebrated 

WM.   ROGERS'  Knives,  Forks,  Spoons,  Etc.    a. j. wh^y, Manage,. 


Francis  Myde  &  Go. 

IjII  MlnlS  We make a sPeciaitv °' 

IU;1U     Scotch   Fire  Clay 
QllT\T\llQC     Fli"t  Glazed  Sew- 
DUUUllUlJ     era£e  Pipes,  Fire 
*■  '  Bricks    and     Fire 

Clay  Agricultural  Drain  Tiles, 
White  Enamelled  Bricks  andTiles 
for  walls.  Best  brands  London  Port- 
land Cement. 

STORES  AND  YARDS : 

King,  Queen  and  Wellington  Sts.,  Montreal 

|  DON'T  PAlNf  1 

^E  your  house  until  you  have  =3 
^  sent  for  our  1894  sample  =S 
^  card,  showing  24  hapmoni-  ^ 
^z  ous  combinations  in  colors.  13 
^  They  will  help  you  to  paint  3 
^=  artistically  and  to  preserve  ^ 
^E  as  well  as  beautify  youp  ^ 
^  home.  E3 

I  JOHN  LUCAS  &  CO.         =5 

^  Philadelphia,  New  York,  Chicago  ^3 

BLACKSMITHS'  TOOLS. 


Horseshoe  Vises. 

Price,  No.  1,  -  $4.00 
"      No.  2,  -     7.50 

Will  save  their  cost 
in  a  week's  sharpen 
ing 


A.B.JARDINE&CO. 

HESPELER,   ONT. 


You  wil    Insure  Success 

STOVE 


IN   THE 


Business,  by  selling 


46  Souvenir"  5toyes  and  Ranges 

They  are  Leaders  and  Sure  Profit  Makers. 

If  you  are  not  acquainted  with  the  superior 
merits  of  these  goods,  order  samples,  and 
you  will  lead  your  competitor  in  sales. 

The  Gurney-Tilden  Go.  Ltd. 

Successors  to  The  E.  &  C.  Gurney  Co. 

HAMILTON  -  -  ONTARIO, 

The  LARGEST  SHEAR  MANUFACTURERS  in  the  World.' 


288  .  . 
Different 
Styles 
and  Sizes 


Daily  .  . 
Production 
2,500  .  . 
Pairs  .  . 


CLAUSS  SHEARS  and  SCISSORS  gEvr *?  r  - 

Highest  Medals  and  Diplomas  awarded  by  World's  Fair  judges. 

Clauss  Shear   Co. 

Toronto,  ont. 


FACTORY  : 
FREMONT,  OHIO 


67  Adelaide 
St.  East  .    . 


LIQUID 
GLUE 


IS     THE     BEST 


THE  ART  METROPOLE,  Agents. 

131  Yonge  Street,  TORONTO. 


"BURHAM 


OUR  SALES  OF 

»   Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  others 
Try  it  and  be  convinced 

Sole  Consignees  for  Canada, 

IWRAE  &  CO.,  OTTAWA 


Dominion  Wire  Mnfg.  Co., 


(Limited) 


27  Front  St.  East,  Toronto,  Ont.  1  85  St.  James  St ,  Montreal,  Que 

WORKS  AT  LACHTNE,  QUE.,  Near  Montreal. 

BEST  QUALITY 


MANUFACTURERS   OF 


2  and  4  Barb 
Plain  Twist  and 
Strip  Fencing 

And  Staples  for  same. 

Write  for  Prices  and  Discounts. 


Iron,  Steel, 
Brass,  and 
Copper .  . 


"Crescent"  Coat  and  Hat  Hooks. 

Supplied  in  Coppered,  Jaranned,  and 
Tinned  Steel  Wire,  also  in  Brass  Wire. 
Best  Selling  Hook  made.    Try  It. 


Wire  Nails,  Wood  Screws 
and  Jack  Chain, 


.  .  ELEY'S  .  . 

CANADIAN    CARTRIDGE 


Loaded  with  Best  Powder  and  Patent  Shot. 


Eley's    Gun    Wadding 


o 

BLACK  EDCE 


THICK  FELT 


PINK  EDCE 


OVERSHOT  CREASE-PROOF 

manufacturers  of  EB  and  other  Percussion  Caps. 

To  be  had  of  All  Dealers.  Wholesale  Only. 

ELEY   BROS.,  LTD. 

254  Gray's  Inn  Road,  LONDON,  ENG, 


FINEST    QUALITY 

RUBBER  BELTING 


"  MONARCH " 

"RED  STRIP" 

"LION"  brands 

PARTICULAR  ATTENTION  GIVEN  TO 
ORDERS  FOR  LARGE  SAW  MILL  BELTS, 
ENDLESS  OR  STRAIGHT  .... 

The  Cutta  Percha  &  Rubber  Mfg.  Co. 

OF  TORONTO,  LTD. 

61-63  FRONT  STREET  W.,  Toronto. 


THE     BEST 

Lawn    Mower 

IN  THE  MARKET. 


Improved  for  1894. 

10K  in,  Wheel. 

12,  14,  16,  18  and  20  in. 


^ 


—  *<& 


Patented  in  England  May  15th,  1893 
"         "  Canada      "      29th,     " 

"  United  States  Dec.  12th,  1893 


^0 


<$> 


For  Sale  by  all  Wholesalers. 


Manufactured  by  .... 

A.   R.  WOODYATT  &  CO. 

GUELPH,  CANADA. 
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MAGNOLIA /V\ETAL 


IN     USE    BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST   ANTI-FRICTION    METAL    FOR 

High-Speed  Engine,    Dynamo,    Rolling-Mill,   Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL   CO., 


London  Office:  75  Queen  Victoria  St. 
Chicago  Office  :        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortland  Street.  NEW  YORK. 


@^>ft&ftSKiJ?3ffift^ 


«tf 


What 


has  made 
our  success  in  so 
short  a  time  ? 


KSS^^^^^^^^^^^^^^^g 


We  could  hardly    fail  of  success    with 
such  a  line  as  this. 


You  cannot  fail  to  succeed  with  such 
a  line  as  this  in  stock. 

Think  of  it 

and    let   us    hear    from    you  by    letter  or 
through  our  salesmen. 


The  Goods  We  Handle 


Mander  Bros.'  Varnishes 

LONDON,  ENGLAND 

Blundell,  Spence  &  Co.'s  Colors  and  Oils 

HULL,  ENGLAND 

Aspinall's  Wonderful  Enamel 

LONDON,  ENGLAND 

Sherwin-Williams'  Coach  Colors 

CLEVELAND 

Senour's  Floor  Paint 

CHICAGO 

McCloskey's  Fillers 

PHILADELPHIA 

Green  Seal  Lead  and  Paints 


Walter  H.  Cottingham  &  Co. 

MONTREAL 


Fine  Paints  and  Varnishes. 


TO      THUS      TEADE 


n 


99 


Steel  Tackle  Blocks 


This  Block  will  hold  load  at  any  point  without  fastening  the  rope.  The 
wedge-shaped  brake  has  a  double  grip,  and  is  absolutely  automatic  and  reliable. 
The  heavier  the  load,  the  better  the  grip.  They  are  the  best  and  cheapest,  be- 
cause the  same  amount  of  money  invested  in  ordinary  tackle  blocks  wil.  not  begin 
to  give  the  same  amount  of  service. 


No.  3,  to  be  used  with  Y%  inch  rope,  one  man  can  lift  300  lbs.,  capacity  600. . 


Instructions    for 
Reeving. 

Enter  rope  at  A,  pass 
wedge,  and  follow  arrows 
as  shown  incut.  It  will  be 
noticed  the  two  centre  ropes, 
coming  in  contact  with 
wedge,  always  travel  in 
same  direction  at  same 
time.  Take  twist  out  of 
rope. 


4i 

"    6,  " 

"     6#, 

Blocks  Nos.  3 
height  to  be  lifted. 
ROPE  EXTRA. 


% 

X 
X 
X 


35° 

400 

450 
850 


1,000. 
1,800. 
2,500. 
4,000. 


Each 

$3.00 
5.50 
7.00 
8.50 

14.00 


to  6  require  rope  five  times,  and  No.  b%   seven  times  the 
The    above     prices    include    upper   and    lower    block — 


WRITB      FOR     ZDISOOTTHSTTS 


RIOE  LEWIS  &  SON 


HARDWAR 


(Limited) 
MERCHANTS 


TORONTO 


•     •     •     •     • 

There  is  no  question 
about  it 

THE 

"Steel-Clad"  Bath 


IS  WITHOUT  A  PEER 


Toronto  Steel-Clad  Bath  &  Metal  Co. 


LIMITED 


123  Queen   St.    East,  TORONTO 


Railroad  Milk  Cans, 

Railroad  Mi  Can  Trimmings, 
Creamer  Cans, 

Creamer  Can  Trimmings, 
Creamer  Can  Taps, 

Sap  Buckets,  all  styles  and  sizes 
Maple  Leaf  Sap  Spiles 

MILK  CAN  TRIMMINGS 


Our   DAIRY  PAILS    are  the  best 
and  heaviest  on  the  market. 


Kemp  Manufacturing  Co./ 


TORONTO. 


. ,  HARDWARE . . 

A    PRACTICAL   JOURNAL    FOR    THE    WROUGHT,    CA5T,    STAHPED, 
SHEET   AND  SPUN    METAL   TRADES. 


Published  Weekly. 

$2.00  a  Yeai. 

Vol.  VI. 

TORONTO  AND  MONTREAL, 

FEBRUARY   24, 

1894 

No.   8 

J    8.  McLEAN, 

President. 


HUGHC.  McLEAN, 

Sec.-Treas 


THE  J.  B.  McLEAN  PUBLISHING  COMPANY, 

FINE  MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 

HEAD  OFFICE:  -  -  10  Front  St.  E. 

MONTREAL  OFFICE  :         -  148  St.  James  St, 

E.  Desbarats,  Manager. 

NEW  YORK  OFFICE  :     Room  4 1 ,  Times  Building. 

Roy  V.  Somervllle,  Manager. 

EUROPEAN  BRANCH  : 

Canadian  Government  Offices, 

17  Victoria  St.,  London,  S.W. 
R.   Hargreaves,  Manager. 

John  Cameron,  General  Subscription  Agent. 


THE  result  of  the  experimental  ship- 
ment of  British  Columbia  ore,  which 
it  is  proposed  to  send  from  Vancou- 
ver to  Swansea,  England,  via  Cape  Horn, 
will  be  awaited  with  a  good  deal  of  interest. 
British  Columbia,  like  all  the  other  pro- 
vinces in  the  Dominion,  except  Manitoba,  is 
rich  in  iron  ore  ;  but  again,  like  the  o  her 
provinces,  progress  in  the  development  of 
this  particular  industry  has  been  compara- 
tively small.  All  the  iron  ore  that  has 
hitherto  been  shipped  from  British  Columbia 
on  foreign  account  has  gone  to  the  United 
States,  that  country  taking,  during  the  fiscal 
year  ending  June  30,  1892,  1,087  tons, 
valued  at  $8,015.  The  year  previous  the 
shipm°nt  of  ore  from  that  province  to  the 
United  States  was  only  132  tons,  valued  at 
$280.  None  of  the  provinces  exported  any 
ore  to  Great  Britain  in  1892,  but  the  year 
before  the  latter  magnanimously  took  20 
tons,  valued  at  $140,  but  which  of  the 
provinces  was  the  lucky  seller  returns  do 
not  chronicle. 

*        *        * 

While  agitations  for  general  changes  in 
tariffs  are  fomenting,  the  commercial  condi- 
tion of  the  country  which  is  the  scene  of  the 
movement  is  anything  but  benefitted  there- 
by, whatever  may  be  the  result  when  the 
questions  appertaining  thereto  are  settled 
for  the  time  being.  This  is  apparent  at  the 
moment  in  both  the  United  States  and 
Canada.     True,  in  this  country  the  effect  is 


not  so  marked  as  it  is  across  the  border,  but 
we  are  affected  nevertheless,  and  that  ma- 
terially, too.  And  there  are  no  branches  of 
trade  that  realize  this  more  than  the  iron  and 
steel  and  hardware  trades.  Everybody  in 
connection  with  these  industries  expects  that 
there  will  be  changes  of  some  kind  in  the 
tariff  on  goods  relating  to  the  iron  and  hard- 
ware trade.  As  to  the  extent,  however,  of 
these  changes  there  is  a  wide  difference  of 
opinion.  But  it  is  a  peculiarity  to  be  noted 
that  those  who  are  likely  to  be  most  directly 
affected  by  changes  in  the  tariff  are  the 
ones  who  at  least  profess  to  believe  that 
the  tariff,  as  far  as  it  relates  to  the  hardware 
and  allied  trades,  will  not  undergo  much 
alteration  while  passing  through  the  fire. 
They  are  not,  however,  inclined  to  take 
many  chances,  and  are  consequently  moving 
cautiously,  while  retailers — in  the  ranks  of 
whom  there  seem  to  be  the  largest  percent- 
age of  those  looking  for  radical  changes — 
are,  as  a  rule,  ordering  no  more  goods  than 
what  they  need  for  actual  requirements. 
"  People  are  looking  for  a  big  change 
in  the  tariff;  and  until  something  definite 
is  known  they  will  not  do  business,"  is  in 
effe:t  what  travelers'  reports  say. 

*  *         * 

The  work  of  revising  the  tariff  is  by  no 
means  a  sinecure.  In  fact  it  is  one  of  the 
most  arduous  and  most  difficult  of  missions 
that  a  government  can  undertake.  Yet  it  is 
imperative  that  the  Dominion  Government, 
in  the  work  of  revision  on  which  it  is  now 
engaged,  should  make  all  p^sible  haste  in 
preparing  the  bill  which  is  to  be  submitted 
at  the  next  meeting  of  Parliament,  so  ihat 
the  thread  of  discussion  upon  it  can  be 
taken  up  as  soon  as  the  members  have  as- 
sembled. The  country  demands  this,  for 
as  long  as  the  question  is  in  abeyance  the 
wheels  of  commerce  are  clogging  and  the 
country  suffering. 

*  *         * 

The  trade  condition  in  Canada  to-day  is 
much  healthier  than  it  is  in  the  United 
States.     This  remark  is  not  made  in  a  spirit 


of  exultation  over  the  unfortunate  condition 
of  our  cousins  across  the  border,  but  be- 
cause, while  business  is  not  brisk  in  this 
country,  we  can  discover  some  reason  for 
thankfulness  when  making  a  comparison  be- 
tween the  relative  condit'ons  of  the  two 
countries.  One  of  the  oest  evidences,  at 
the  moment,  of  the  superior  position  of 
Canada  is  in  regard  to  the  unemployed. 
Here  we  are,  unfortunately,  not  exempt  in 
this  respect.  Only  the  other  night  the  un- 
employed in  the  city  of  Toronto  held  a  meet- 
ing demanding  that  the  civic  authorities  pro- 
vide them  with  work  in  order  that  the 
necessary  bread  and  butter  might  be  ob- 
tained. But  there  is  not  that  acute  general 
distress  that  is  so  taxing  the  energies  of  the 
state  and  municipal  authorities  and  the 
charitably  disposed  on  the  other  side  of  the 
line.  Nor  has  there  been  found  any  diffi- 
culty of  managing  the  unemployed.  In  To- 
ronto the  proportion  of  unemployed  is 
perhaps  larger  than  in  most  Canadian  cities. 
For  some  years  the  Queen  City  has  been 
the  point  of  attraction  for  thousands  of 
workingmen  on  account  of  the  public  works 
actual  or  projected,  such,  for  instance,  as  the 
straightening  of  the  Don  river,  the  reclama- 
tion of  Ashbridge's  bay,  the  changing  of  the 
street  railway  system  to  electricity.  As  a 
result  the  local  labor  market  is  overcrowded, 
while  the  building  trade  has  been  quiet  as  a 
result   of  the   collapse   of  the    real    estate 

boom. 

*        *         * 

But  produce  the  darkest  picture  of  the 
unemployed  we  have  in  Canada,  and  it  will 
not  approach  in  vividness  of  outline  and 
depth  of  coloring  the  poverty  and  distress 
that  obtains  among  the  masses  in  the  United 
States.  The  police  of  New  York  recently 
took  a  census  of  the  unemployed  in  that  city, 
and  the  results  showed  that  in  48,681  families 
out  of  78,023  usually  employed,  no  less  than 
67,280  were  then  out  of  work.  In  addition 
to  this,  it  must  be  remembered,  is  the  great 
army  of  those  who  seldom,  if  ever,  work. 
The   most    distressing    feature    of    the   in- 
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formation  collected  by  the  police  was 
the  fact  that  39,311  of  the  48,681  fami- 
lies above  referred  to  were  in  need  of 
assistance.  Bradstreet's  estimated  in  De- 
cember last  that  30,000  were  out  of  employ- 
ment in  Boston,  5,000  in  New  Haven,  30,- 
000  in  St  Louis.  The  same  authority's 
estimate  of  the  total  number  unemployed  in 
the  country  was  801,055,  dependent  upon 
which  were  nearly  two  millions  of  people. 
It  is,  however,  gratifying  to  note  that  some 
of  the  industries  which  have  been  latent  for 
several  months  are  again  awakening  into  life. 
The  worst  of  the  financial  panic  of  1893  has 
passed,  evidently  ;  and  it  is  to  be  hoped  that 
the  United  States  has  entered  upon  a  period 
of  prosperity  which  will  be  shared  in  by 
Canada  and  all  nations  with  which  the 
American  people  have  business  relations. 
*         *        * 

"  The  Patrons  of  Industry  here  are  dead, 
and  there  is  not  enough  proceeds  left  in  their 
treasury  to  give  them  a  decent  burial." 
Thus  writes  a  correspondent  of  The  GROCER 
at  Keady,  Ont.,  and  thus  is  added  another 
tombstone  to  she  number  that  have  already 
been  planted  in  memory  of  departed  lodges 
whose  usefulness  have  been  destroyed  by  ill- 
conceived  notions  of  some  of  the  objects 
which  they  were  created  to  attain.  One  of 
these  was  the  management  of  the  busines  es 
of  retailers  throughout  the  country,  in  at 
least  so  far  as  the  regulation  of  the 
profits  were  concerned.  Such  a  policy 
is  opposed  to  all  business  ethics  and 
is  bound  to  fail  in  its  purpose.  As 
a  factor  in  politics  the  Patrons  have 
much  opportunity  for  producing  good  re- 
sults, but  the  fruits  which  have  resulted 
from  their  meddling  in  business  matters 
which  were  beyond  their  ken,  h.ve  been 
disastrous  to  all  concerned — to  the  mer- 
chants directly  and  to  themselves  indirectly. 
Were  the  merchants  of  the  country  to  or- 
ganize with  a  \  iew  to  fixing  the  price  at 
which  farmers  should  sell  their  grain,  live 
stock,  fruit,  dairy  produce,  etc.,  their  action 
would  be  deemed  impertinent,  and  bitterly 
would  such  interference  be  resented.  And 
yet  this  is  practically  what  the  Patrons  of 
Industry  are  doing  when  they  dictate  the 
price  at  which  the  retail  merchant  shall  sell 
them  the  goods  which  they  purchase  from 
him.  There  is  one  satisfaction,  however  ; 
and  that  is  in  the  knowledge  that  such  a 
policy  must  soon  become  effete.  The  most 
intelligent  members  of  the  organization  are 
evidently  realizing  the  impracticability  of  this 


plank  in  their  platform,  and  are  gradually 
forsaking  it  and  devoting  more  of  their 
energy  to  promoting  that  which  has  the 
political  significance,  and  with  wh:ch  they 
promise  to  be  more  successful. 
*  *  * 
It  is  gratifying  to  note  that  our  little  sister 
colony  down  by  the  mouth  of  the  St.  Law- 
rence— Newfoundland — has  escaped,  like 
Canada,  the  full  force  of  the  general  depres- 
sion that  has  been  sweeping  over  the  rest  of 
the  world.  At  least  that  is  if  the  Governor's 
speech  at  the  opening  of  the  Legislature 
last  week  is  worthy  of  credence.  And  he 
had  at  least  some  grounds  for  indulging  in  a 
little  boasting.  The  cod  fishery,  forinstance, 
he  showed  wa=  successful,  200,000  additional 
quintals  having  been  exported.  In  lobster, 
too,  a  marked  improvement  was  announced. 
Exports  of  copper  pyrites  and  lumber  were 
greater  than  the  year  before  in  volume,  al- 
though somewhat  less  in  value.  The  ex- 
tension of  the  railway  across  the  island  was 
shown  to  be  progiessing  favorab'y  and  was 
giving  work  to  a  large  force  of  men.  The  dark 
side  to  the  shield  was  the  condition  of 
the  agricultural  and  seal  industries,  neither 
of  which  were  satisfactory.  In  the  latter  the 
catch  was  not  half  that  of  the  previous  year. 
What  with  fires  and  inshore  fisheries'  dis- 
putes, the  tight  little  island  has  had  "  heaps 
of  trouble,"  and  no  one  will  begrudge  her 
getting  a  little  larger  share  of  the  sunshine 
of  prosperity  than  have  some  other  parts  of 

the  world. 

*         *         * 

The  statement  of  exports  and  imports 
entered  for  consumption  during  January 
shows  the  former  to  have  been  $4,657,593, 
and  the  latter  $8,593,554.  This,  compared 
with  the  same  month  last  year,  is  a  falling 
off  of  $317,582  in  exports  and  of  $587,310 
in  imports.  Among  the  imports  showing 
decreases  are  ales,  beer,  porter,  animals, 
books,  pamphlets,  drugs  and  medicines, 
manufactures  of  furs.  Green  and  dried 
f>uits,  and  grain,  on  the  other  hand,  show 
substantial  increases.  Turning  to  the  ex- 
pirts  it  is  seen  that  products  of  the  mine 
declined  nearly  one  half,  compared  with 
January  of  last  year.  Marked  decreases 
are  also  to  be  noted  in  exports  of  products 
of  the  forest,  animals  and  their  products, 
and  agricultural  products.  The  fishery  ex- 
ports, on  the  other  hand,  were  about  50  per 
cent,  larger  than  a  year  ago,  and  an  ap- 
preciable gain  was  made  in  manufactured 
goods.      If,    however,    the     trade     of    the 


Dominion  last  month  was  not  as  large  as 
the  corresponding  period  of  1893,  it  is  satis- 
factory to  note  that  the  aggregate  trade  for 
the  seven  months  of  the  fiscal  year  is  ahead 
of  the  same  period  of  last  year  by  some 
three  millions  of  dollars. 


AGAIN  THE  IRON  DUTIES. 

A  KEEN  controversy  is  going  on  at 
present  between  several  of  the  poli- 
tical dailies  with  regard  to  the  iron 
duties.  The  Liberal  organs  are  urgent  for 
a  modification,  while  the  Conservative  jour- 
nals, naturally,  take  an  equally  strong  posi- 
tion in  the  opposite  direction. 

It  is  significant  in  this  connection  also 
that  the  attention  of  American  iron  manu- 
facturers is  being  directed  to  Canada  at 
present,  and  the  possibility  of  an  extension 
of  the  existing  trade  of  American  makers 
in  the  Canadian  market  seriously  discussed. 
The  Iron  Age,  for  instance,  believes  that 
Canada  offers  a  considerable  market  for 
American  iron  and  steel  products,  pointing 
out  that  with  a  population  of  only  one- 
thirteenth  that  of  the  United  States,  Canada 
imports  three  fourths  as  much  iron  and  steel 
as  the  United  States  does,  and  nearly  half 
of  the  Canadian  imports  of  these  a>  tides  in 
1892  came  from  the  United  States.  It  says, 
therefore,  that  pioneer  work  is  unnecessary  ; 
it  is  a  question  of  enlarging  a  trade  which 
already  amounts  to  a  considerable  sum,  a 
little  more  than  five  and  a  half  million  dol- 
lars. 

Naturally  the  Canadian  manufacturer  was 
early  aroused  by  the  possibility  of  reduc- 
tions, and  the  discussion  in  the  Canadian 
and  American  press  has  accentuated  their 
anxiety  in  the  matter. 

As  Hardware  has  pointed  out  before, 
unbiased  authorities  agree  that  the  iron 
tariff  will  not  bear  much  tampering  with  ;  the 
infant  Canadian  iron  industry  is  not  to  be 
throttled.  Mr.  Geo.  E.  Drummond,  the 
president  of  the  Canada  Iron  Furnace 
Co.,  spoke  strongly  in  regard  to  the  matter 
to  Hardware's  correspondent  on  Saturday 
last. 

He  emphasized  the  fact  that  the  only 
market  that  Canadian  iron  producers  and 
manufacturers  had  was  the  home  one.  If 
there  was  any  radical  change  in  the  iron 
schedule  it  meant  that  American  makers 
would  dump  their  goods  in  Canada  at 
slaughter  prices.  They  could  easily  afford 
to  do  this  until  they  had  shut  down  all  the 
Canadian  works,  for  no  one  at  all  conversant 
with  the  conditions  in  Canada  thought  for  a 
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minutethat  ourmakerscouldcompeteon  even 
terms  with  the  Americans.  The  result  would 
be  that  once  Canadian  competition  was  shut 
off,  prices  would  be  jumped  up  to  the  regu- 
1  ar  American  basis.  Instead  of  lower  values, 
the  ultimate  effect  might  very  likely  be  that 
consumers  in  Canada  would  have  to  pay 
more  for  their  supplies  once  American  mak- 
ers had  got  thorough  control  of  the  market. 

Instead,  therefore,  of  five  million  dollars' 
worth  of  American  importation,  as  at  pre- 
sent, there  would  probably  be  double  that 
amount  once  a  loophole  was  made  in  the 
tariff  wall.  This  simply  meant  that  the 
possession  of  inexhaustible  resources  in  raw 
material  would  avail  us  nothing,  and  that  all 
the  capital  now  invested  in  the  Canadian 
iron  industry  would  go  for  nought.  He  did 
not  think  it  at  all  probable  that  the  Cana- 
dian workingmen  would  endorse  such  a 
policy,  and  the  farmer,  if  he  once  sat  down 
and  thoroughly  considered  the  matter  in  all 
its  pros  and  cons,  would  think  the  same. 

Our  importations  of  foreign  material,  in  his 
opinion,  were  already  large  enough  without 
affording  an  opportunity  for  an  increase  in 
this  direction.  Every  ton  of  her  annual  con- 
sumption of  ioo,oootons  of  steel  rails  was  of 
foreign  make.  The  rolling  mills  at  Montreal, 
Hamilton,  Swansea,  New  Glasgow,  N.S., 
and  elsewhere  produced  80,000  tons  of  pro- 
ducts, the  raw  material  for  which  was  largely 
foreign.  Canadian  iron  founders  required 
80,000  tons  of  pig  iron  annually  in  casting 
stoves,  agricultural  implements,  and  ma- 
chinery of  all  classes,  one-half  of  the  raw 
material  only  used  in  this  manufacture  being 
of  Canadian  manufacture.  Let  American 
manufactures  in  and  probably  this  80,000 
tons  of  finished  goods  would  be  entirely  of 
foreign  make. 

But  aside  from  these  leading  lines,  Canada 
consumed  each  year  a  large  quantity  of 
such  products  of  iron,  as  band  and 
hoop  iron,  special  quality  bar  iron,  steel 
boiler  plates,  steel  sheets,  sheet  iron, 
chain  cables,  slabs,  blooms,  bridge  and 
structural  iron,  railway  fish  plates,  rolled 
beams,  nail  and  spike  rods,  wire,  locomotive 
tires,  iron  and  steel  for  ships,  steel  ingots, 
bars,  and  other  forms  of  iron  too  numerous 
to  mention,  but  almost  wholly  the  produc- 
tion of  foreign  labor.  In  not  a  single  case  has 
it  been  shown  that  lack  of  raw  material 
necessitated  the  closing  down  of  a  Canadian 
furnace,  and  such  being  the  case,  it  was  our 
obvious  duty  to  utilize  this  raw  material 
rather  than  pay  cur  money  into  the  Ameri- 


can or  other  foreigner's  purse.  The  industry 
is  now  at  its  most  critical  stage,  its  only 
market  being  within  our  own  borders,  and 
if  it  was  not  to  be  annihilated  the  premature 
demand  for  reduction  in  the  current  protect- 
ive duties  should  not  be  acceded  to  by  the 
Government.  In  view  of  all  th;s,  it  was  for 
Canadians  to  say  whether  they  will  give  work 
and  business  to  the  producer  who  lives  in 
Canada  or  to  the  producer  who  is  building 
up  the  commerce  and  developing  the  re- 
sources of  some  other  and  rival  country. 


♦'TO-MORROW"  NEVER  COMES. 

LONGFELLOW  has  said  that  "  Our  un- 
finished tasks  wait  like  mendicants  at 
our  gate,"  remarks  a  contemporary. 
The  shiftless  man  expects  to  accomplish  to- 
morrow the  work  of  yesterday,  and  wastes 
to-day  in  vague  plans  for  the  future.  The 
satisfaction  of  being  abreast  of  his  work  he 
has  never  felt.  His  office  table  is  always 
buried  under  an  avalanche  of  unanswered 
letters,  unchecked  accounts,  and  unsorted 
documents  of  every  kind.  A  place  for  every- 
thing and  nothing  in  its  place  is  his  idea  of 
order.  Correspondents  have  to  write  twice 
or  more  before  he  replies,  and  then  he  never 
answers  their  communications  fully.  And 
as  to  paying  accounts  on  the  date  due,  that 
is  an  act  he  is  never  guilty  of.  He  intends 
to  be  honest,  but  he  delays  the  doing  of  it 
until  it  is  too  late  The  man  who  through 
mere  habit  has  fallen  into  shiftless  methods 
and  dilatory  ways  seems  to  himself  to  be 
overwhelmed  with  business.  He  has,  he 
complains,  "no  time  to  do  anything."  He 
is  always  a  few  minutes  too  late  to  catch  the 
train,  or  just  misses  an  important  appoint- 
ment. 

His  position  is  like  that  of  a  person  who 
would  attempt  to  climb  a  ladder  with  both 
hands  full  of  packages.  A  step  forward 
means  the  loss  of  balance,  and  the  shiftless 
man  spends  all  his  energy  in  recovering  his 
own  possessions. 

What  he  did  yesterday  slips  from  his 
grasp  as  he  reflects  on  to  morrow,  because 
his  plans  do  not  provide  for  the  necessities 
of  to-day.  He  resolves  at  night  to  accom- 
plish the  unfinished  task  to-morrow,  but 
when  the  sun  rises  he  discovers  that  it  is 
simply  another  "to-day,"  and  delays  the 
purpose  for  a  more  leisurely  occasion. 

The  prospector  digs  among  the  rocks  and 
washes  the  sand  in  search  of  gold,  and 
when  the  day  is  over  and  nothing  of  value 


has  rewarded  his  efforts,  buoys  his  courage 
with  dreams  of  the  glittering  nuggets  which 
the  shovel  of  to-morrow  will  bring  to  tne 
surface.  The  miner's  to-morrow  may  serve 
some  useful  purpose  and  cheer  his  heart,  but 
the  business  man  who  puts  off  the  present 
duty  will  never  find  to-morrow  to  which  he 
can  intrust  the  demands  of  to-day. 


HINTS  TO  CLERKS. 

A  CORRESPONDENT  of  the  Michi- 
gan Tradesman  gives  a  little  of  his 
personal  experience  with  clerks, 
making  a  point  of  the  fact  that  intelligent 
clerks  who  have  tact,  patience  and  an  ac- 
commodating disposition  will  never  be  a 
drug  on  the  market,  and  will  find  it  is 
only  a  question  of  time  when  their  efforts 
will  be  suitably  rewarded.  Speaking  of  the 
good  points  of  this  particular  young  man,  he 
says  : 

"  I  have  watched  him  closely,  and  have 
been  more  than  pleased  at  the  tact  and  in- 
telligence which  he  displays  in  dealing  with 
different  customers.  In  fact,  I  find  myself 
studying  his  manner  and  noting  the  quiet 
but  effective  methods  he  uses  to  make  sales. 
One  of  his  strong  points  is  the  patience  and 
good  humor  with  which  he  treats  any  dis- 
paraging remarks  about  the  goods  or  prices. 
If  the  customer  complains  that  the  saws  are 
rusty  from  handling  or  the  price  of  barb  wire 
is  a  quarter  of  a  cent  higher  than  anybody 
else  is  offering  it  for,  he  does  not  dispute  or 
avoid  the  statement,  but  assumes  a  half 
worn,  half  amused  look,  and,  while  acknow- 
ledging and  deploring  the  rust,  still  so  deftly 
explains  the  good  points  of  the  saw  as  to 
convince  the  customer  that  the  rust  is  a 
matter  of  smafl  moment  in  view  of  its  good 
qualities.  As  regards  the  difference  in  price, 
he  puts  himself  in  the  place  of  the  customer 
and  admits  that  a  quarter  of  a  cent  a  pound 
is  worth  saving,  but  at  the  same  time  drops 
a  hint  as  to  giving  generous  weight,  and  so 
secure  the  sale  without  cutting  the  price. 

"Another  of  his  strong  points  is  his  ac- 
commodating manner  with  customers  in 
small  matters  without  immediate  $ain.  If 
a  carpenter  wants  a  ten-cent  file  to  sharpen 
a  saw  with,  he  takes  an  interest  in  the  subject 
and  procures  a  saw  from  the  case  to  ascer- 
tain the  proper  size  required,  and  six  times 
out  of  ten  the  customer  will  spend  a  dollar 
or  more  before  he  leaves  the  store,  because 
of  his  pleasant  and  accommodating  man- 
ner." 


Collector — Fewscads  told  me  yesterday 
to  call  to-morrow  and  he  would  settle  this 
bill. 

Bridget — Mr.  Fewscads  is  not  in,  sor, 
but  if  he  promised  to  pay  you  termorrer, 
what  the  divil  are  you  comin'  here  to-day 
for.-'  To-day  isn't  termorrer,  by  any  man- 
ner or  manes  ! 
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TALKS  WITH  RETAILERS. 
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'E  are  selling  a  good  many 
ranges,  considering  the  season," 
said  Mr.  Thompson,  of  Gibson 
&  Thompson,  Yonge  street.  "We  h md'e 
Gurney's  ranges  and  find  them  give  sit'sfac- 
tion.  I  believe  we  are  doing  as  big  a  bus  - 
ness  in  ranges  as  anyone  in  this  neighbor- 
hood. Business  has  been  steady,  but  not 
slow.  Some  people  never  think  they  are 
doing  anything  unless  money  is  pouring  in 
on  all  sides.  We  intend  handling  gas  and 
oil  s  oves  during  the  coming  season.  I 
think  that  we  will  see  things  move  off  nicely, 
by-and-bye,  or  I  am  much  mistaken.  There 
are  a  lot  of  inquiries  for  repairs  being  heard, 


tinware  ;  there  is  not  much  in  it  these  days. 
It  is  cut  up  too  much." 

'•  We  have  all  that  we  can  do  in  the  job- 
bing line,"  said  Wm.  Mathieson,  King  street 
east.  "  Sales  are  rather  slow  in  the  store, 
but  that  is  to  be  expected."  "  Yes,  we  have 
quite  a  collection  here  to  repair  ;  here  is  a 
gun,  a  toy  jumping  goat,  a  banjo,  etc,"  in- 
terposed an  assistant.  "  We  mend  anything 
that  comes  along  that  there  is  any  money 
in,  and  if  we  undertake  a  job  and  cannot  do 
it  satisfactorily,  we'll  get  a  new  one  for  you." 

"There  are  a  great  many  grievances  that 
retail  hardware  men  have  in  general,"  said 


STATE  THE  PRICE. 

A  FACT  will  outrace  a  theory  any  time, 
therefore  I  will  state  a  couple  of 
facts,  says  a  writer  in  Printers'  Ink. 
A  while  ago  I  wanted  a  library  appliance, 
and  at  about  the  same  time  the  want  was 
created  a  page  ad.  of  the  article  appeared  in 
a  magazine.  Now,  there  was  a  chance  for 
cohesion  at  once.  I  wanted  the  article  and 
the  man  in  New  York  wanted  me  to  have  it 
— provided  I  paid  for  it.  I  eagerly  read  what 
little  was  said  about  it,  and  was  disgusted 
because  the  price  was  not  stated.  I  did  not 
feel  disposed  to  write  to  New  York  and  await 
a  reply  to  learn  what  the  manufacturer,  I 
thought,  ought  to  have  told  me  in  his  ad. 


F.   NEWMAN 
L.   J.   LABELLE 


G    McGOWAN  A.   MacFARLANE  H.  DOUGLAS 

J.  DAVIDSON,  (Capt.)    A.   BAIN  G.  A.  JORDAN 


HOCKEY  TEAM-CAVERHILL,  LEAKMONT  CO.,  MONTREAL. 


but   the    weather    is   against   things   being 
active  in  th  s  line  yet." 

"  Yes,  trade  is  rather  quiet,  and  I  expect 
you  hear  about  the  same  all  over  the  city," 
said  Mr.  Harrington,  Yonge  stree'.  "We 
hope  to  find  things  better  in  the  course  of  a 
few  weeks.  House  furnishings  should  soon 
show  signs  of  improvement.  I  guess  there 
is  a  fair  share  of  what  is  doing  coming  our 
way." 

"  We  do  not  expect  much  to  be  doing  at 
this  time  of  year,"  said  Wm.  C.  McFarland, 
Parliament  street.  "  Paints  and  oils  are 
moving  a  little,  but  the  demand  for  these 
lines  will  not  be  much  felt  for  a  month  or 
more  yet.     No,  we  are  not  running  much  on 


Wm.  Mullett,  738  Queen  street  east. 
"  Wholesalers  are  combining  for  the  mutual 
protection  of  their  interests  ;  the  manufac- 
turers are  also  doing  the  same  thing.  Why 
do  not  the  retailers  do  likewise  ?  I  have  been 
about  18  years  in  the  hardware  business  here 
and  elsewhere,  and  have  seen  local  dealers 
combine  to  keep  up  prices,  and  make  a  list, 
which  all,  at  the  time,  agreed  to  abide  by, 
but  soon  some  penny  halfpenny  outside  man 
carrying  other  lines  would  come  along  and 
break  through  it,  and  in  a  short  time  things 
would  be  as  bad  as  ever.  While  wholesalers 
continue  to  supply  goods  outside  the  legiti- 
mate trade,  we  can  do  very  little  to  remedy 
the  evil." 


Agitation  has   been   renewed  in  Montreal 
for  the  establishment  of  a  wheat  pit. 


Had  the  price  been  stated,  and  had  it  been 
a  reasonable  one,  a  cheque  would  undoubt- 
edly have  gone  off  by  first  mail;  as  it  was,  a 
half-hour's  hunt  in  the  furniture  stores  on 
Wabash  avenue  made  it  possible  to  buy  at 
home. 

Another  case  :  A  furrier  in  this  city  trot 
long  ago  broke  out  in  an  advertising  fit  and 
filled  pages  of  the  daily  papers.  He  ran 
illustrations  of  his  garments,  and  under  every 
article  asked  the  reader  to  "write  for  prices.' 
The  attention  of  a  friend  whose  wife  was  so 
fortunate  as  to  have  presented  to  her  a  seal 
sack,  latest  Columbian  style,  with  sleeves  as 
large  as  a  big  ham,  was  called  to  this  ad. 
He  laid  the  paper  down  with  the  remark 
that  he  had  no  use  for  a  house  that  dare  not 
state  in  an  ad.  the  price  of  the  article  it  ad- 
vertised; that  a  wide-awake,  up-to-the-times 
house  would  not  hesitate  to  face  the  music 
of  competitors  by  giving  its  price  in  print. 
As  a  consequence  he  bought  elsewhere. 
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NO.  ONE 

WHITE  LEAD 


Noted  for  its  Extreme  Whiteness  of  Color,  Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White  and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for  the  Canadian  trade.  Manufactured  in  Halifax, 
Nova    Scotia. 

FOR     SAMPLES     AND     INFORMATION     APPLY     TO 


HENDERSON  &  POTTS 

NOVA  SCOTIA   PAINT  WORKS    -    -    HALIFAX,    N.S. 


LOOK  AFTER  YOUR  SIGNS. 

WE  are  not  superstitious,  but  we  be- 
lieve in  signs  :  Signs  of  enterprise, 
signs  of  prosperity,  and  signs  of 
originality. 

An  attractive  s'ore  sign,  prominently 
placed,  and  neatly  kept,  is  a  sign  of  all  these 
other  signs. 

A  sign  need  not  always  be  ornate  or  glit- 
tering, but  it  should  be  kept  in  good  condi- 
tion and  read  plainly.  If  it  does  not  read 
properly,  a  failure  to  accomplish  its  purpose 
is  certain.     It  is  the  finger-board  of  trade. 

In  many  towns  in  England  the  merchant's 
business  is  known  by  the  sign  that  he  dis- 
phys.  For  instance,  ask  a  man  where  you 
can  get  nails  and  he  will  direct  you  to  the 
"  Golden  Anvil,"  etc. 

A  sign  should  be  placed  as  much  as  possi- 
ble in  a  position  that  it  may  catch  the  eye 
of  the  passer,  and  should  clearly  and  briefly 
state  the  style  of  the  firm  and  the  business 
carried  on.  Care  should  be  taken  in  word- 
ing a  sign,  a  slight  mistake  often  making  it 
ludicrous.  For  instance,  the  business  man 
who  hung  out  the  following  sign  :  "  Don't 
go  anywhere  else  to  be  cheated.  Step  r  ght 
m  here,"  was  surprised  to  find  that  it  created 
much  merriment,  but  brought  no  trade. 

Wooden  models  of  anvils,  keys,  guns, 
etc.,  all  make  good  signs, and  can  be  placed 
in  a  position  of  prominence  by  means  of  iron 
rods  or  hung  to  a  bracket. 

There  is  a  great  tendency  among-t 
merchants  to  neglect  their  signs.  Some 
years  ago  they  had  placed  a  sign  up,  which 
no  doubt  was  all  right  originally,  for  many 
of  the  letters  are  still  left,  but  the  passer-by 


has  often  considerable  difficulty  in  decipher- 
ing it,  many  of  the  letters  having  dropped 
out. 

A  Hardware  representative,  in  his 
rambles  about  the  city,  has  from  time  to 
time  noticed  on  many  windows  the  relics  of 
porcelain  signs  that  onceintormed  the  public 
the  names  of  the  firms  carrying  on  business 
in  the  different  stands,  but  many  have  lost 
one  or  more  letters,  which,  in  many  cases 
being  cemented  on, have  loosened  and  dropped 
off.  In  some  cases  these  signs  have  been 
in  this  condition  for  months.  These  firms 
no  doubt  think  it  is  a  minor  detail  that  will 
not  lead  to  any  loss  of  business,  but  it  looks 
slovenly  and  unbusinesslike  to  say  the  least. 

The  public  are  quick  to  draw  conc'usions, 
and  likely  to  conclude  that  the  man  who  is 
careless  about  the  appearance  of  his  own 
place  of  business  is  a  poor  one  to  place  con- 
fidence in. 

Signs  need  not  necessarily  be  expensive 
or  elaborate,  but  they  should  read  plainly, 
be  kept  in  good  repair,  and  be  placed  where 
they  can  be  seen  to  best  advantage. 


METHODS  OF  ADVERTISING. 

AFTER  many  years  of  experience  in 
the  hardware  business  and  its  vari- 
rus  branches,  one  may  begin  to 
realize  some  of  the  qualities  and  methods 
required  to  build  up  and  extend  a  business 
that  shall  be  both  substantial  and  remuner- 
ative. To  be  thoroughly  successful  one  must 
have  a  liking  or  adaptation  to  the  business, 
for  while  to  the  uninitiated  it  may  look 
easy,  not  every  one  can  conduct  a  hard- 
ware store  and  make  it  pay  ;  at  least  not 
without  some  previous  training  for  their 
chosen  vocation. 

While  one  must  be  governed  in  methods 
by  his  location  and  trade,  yet  there  are  a 
number  of  general  principles  that   may   in- 


fluence the  extension  of  one's  business  by 
increasing  the  demand  for  the  merchandise 
which  is  offered  for  sale.  Advertising  in  the 
local  papers,  if  judiciously  done,  may  be  con- 
sidered one  of  the  most  important  means  to 
this  end.  The  writer  believes  that  ordi- 
narily a  brief  statement  of  the  facts  concern- 
ing the  goods  to  which  one  wishes  to  call 
attention  is  better  and  has  a  more  lasting 
effect  than  an  elaborate  or  overdrawn  state- 
ment or  one  of  too  many  words. 

A  cut  of  the  article  or  articles  advertised 
is  a  great  factor,  especially  in  this  line  of 
business.  The  advertisement  should  be 
changed  as  often  as  once  each  week,  each 
succeeding  advertisement  being  more  at- 
tractive and  novel  than  the  former,  if  pos 
sible,  for  when  an  advertisement  becomes 
stale  it  is  a  waste  of  printers'  ink.  One  of 
the  best  advertisements  of  hardware  that  I 
have  ever  seen  was  used  by  an  energetic 
firm  who  do  an  extensive  and  growing  busi- 
ness in  Southern  Michigan.  This  consisted 
of  a  cut  of  some  leading  event  of  the  day, 
with  a  few  words  relative  to  it  leading  to 
some  special  article  for  sale.  This  was 
changed  nearly  every  week,  with  a  new  cut, 
and  when  displayed  near  the  column  of  local 
news  was  always  observed,  and  while  oc- 
cupying a  small  space  always  hit  the  mark. 
The  cuts  were  obtained  of  a  firm  who  make 
this  work  a  specialty — suiting  the  cut  to  the 
advertisement  desired. 

Newspaper  advertising  is  an  art  which 
evidently  had  never  been  cultivated  by  the 
firm  who  had  furniture  to  sell  and  also  com- 
bined undertaking  with,  their  business,  and 
who,  wishing  to  call  attention  to  their  bar- 
gains in  furniture,  headed  their  advertise- 
rtient  in  bold  type  :  This  will  interest  you  ; 
and  following  this  announcement  with  the 
cut  of  a  hearse.  A  student  at  Yale  College 
is  fitting  himself  especially  for  writing  news- 
paperads.,  finding  in  it  a  field  both  congenial 
and  remunerative,  and  when  cultivated  talent 
is  used  for  this  purpose  one  may  expect  to 
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reap  results  accordingly  :  Hood,  VVana- 
maker,  and  a  host  of  others  attest  by  their 
success  the  power  of  the  pen  to  extend  busi- 
ness. One  hardware  jobbing  house  is  pin- 
ning its  faith  to  this  method  by  investing 
$50,000  in  advertising  a  special  make  of 
bicycle,  which  will  doubtless  make  it  one  of 
the  leading  wheels.  This  enterprise  in  ad- 
vertising may  be  used  by  retail  dealers  on  a 
reduced  scale  to  advantage. 

Advertise,  advertise. 
Art  in  asking  him  who  buys — 
There  the  merchant's  secret  lies. 

Advertise. 

Circulars,  while  often  set  aside  as  of  minor 
importance,  yet  serve  in  their  humble  capa 
city  to  arrest  if  not  hold  the  attention  of  a 
customer,  and  often  form  the  connecting  link 
in  the  chain  which  binds  a  bargain.  But 
how  most  efficiently  to  use  them  is  the  ques- 
tion. To  distribute  them  from  door  to  door 
is  antiquated  and  unsatisfactory,  and  in 
many  of  the  larger  cities  is  justly  prohibited. 
The  best  way  to  dispose  of  circulars  and 
other  printed  matter  is  to  have  a  box  of  suit- 
able size  in  which  to  arrange  and  classify 
them,  placed  conveniently  near  the  wrap- 
ping counter,  and  when  goods  are  done  up 
neatly  insert  in  the  package  such  circulars  as 
would  be  of  interest  to  the  customer.  This 
is  the  most  delicate  and  effective  way  of 
using  them  and  often  proves  a  good  invest- 
ment for  the  trouble.  There  are  other 
ways  of  using  them,  but  the  writer  has 
found  this  the  best  solution  of  their  disposal. 

One  of  the  most  unique  and  striking  ad- 
vertisements was  recently  used  by  an  enter 
prising  hardware  firm  in  one  of  our  leading 
cities,  as  follows  :  There  appeared  in  the 
daily  paper  an  advertisement  that  this 
firm  would  give  away  500  gas  stoves,  and 
those  desiring  to  secure  one  should  call  and 
see  a  sample  of  the  stove  and  leave  their 
names  and  the  stove  would  be  delivered  on 
a  certain  day.  It  was  a  one  burner  stove 
which  usually  retails  for  $1.50,  and  was 
really  a  desirable  article.  No  such  gener- 
osity had  ever  been  heard  of  before  in  a 
business  way,  and,  as  may  be  imagined,  the 
people  came  with  a  rush  and  kept  the  clerks 
busy  taking  their  names  till  the  desired 
number  was  reached.  Of  course,  to  give 
away  500  stoves  without  any  benefit  to  the 
donor  could  hardly  be  expected.  The  rub- 
ber tube  used  for  connecting  the  stove, 
which  was  required  to  be  purchased  of  the 
firm,  partially  paid  the  investment,  while  the 
demand  created  for  the  ovens,  boilers,  and 
other  furniture  to  complete  the  outfit  reduc- 
ed the  loss  to  a  minimum  if  it  did  not  in  the 
end  leave  a  profit  by  creating  a  future  de- 
mand. 

A  photographic  reprint  of  a  large  hard- 
ware catalogue  reduced  in  size  to  5  x  6  inches 
and  about  2  inches  thick,  containing  over 
1,200  pages,  bound  in  red  cloth,  was  re- 
cently made  by  a  large  jobbing  house, 
leaving  out  their  name  entire  and  insert- 
ing   the    name    of    the     retail    dealer,    to 


whom  it  was  sold  at  a  cost  of  30  cents  per 
volume.  This  distribution  to  the  cus- 
tomers of  the  retail  dealer  was  highly  appre- 
ciated, and  is  one  of  the  most  permanent 
mediums  of  advertising  that  has  ever  been 
originated.  Where  one  has  seasonable 
novelties  in  the  house  furnishing  line  to  sell, 
a  large  special  postal  card,  containing  cuts 
and  descriptions  of  articles,  mailed  to  pros- 
pective customers,  often  brings  purchasers. 
One  of  the  most  important  articles  in  a 
general  retail  hardware  store  is  stoves,  an 
article  in  which  there  is  usually  severe  com- 
petition, and  their  successful  sale  depends 
much  upon  the  method  used  in  showing 
them.  The  writer  believes  the  model  way 
to  show  them  is  to  have  a  room  separate  if 
possible  from  the  general  store,  and  this  at- 
tractively furnished,  walls  papered,  floor 
carpeted,  and  supplied  with  chairs  for  the 
comfort  of  customers.  The  stoves  exhibited, 
thoroughly  blacked  and  polished,  should  be 
arranged  on  large  caster  trucks  so  as  to 
easily  handle  them  before  a  purchaser. 
When  a  cooking  stove  of  unusual  merit  is 
being  offered,  an  exhibition  of  its  baking 
qualities  might  be  given,  and  an  announce- 
ment of  such  an  exhibition  made  in  the 
local  paper,  stating  the  day  and  hour  and 
inviting  those  especially  interested  to  come 
and  witness  its  merits  as  a  baker.  This 
same  idea  might  be  followed  up  with  many 
other  lines  of  goods,  mantels,  and  grates, 
builders'  hardware,  and  many  things  in  the 
house  furnishing  line  where  the  size  of  the 
town  or  city  will  permit  of  it,  and  even  in 
small  towns  one  would  find  this  method  pro- 
fitable. 

There  is  nothing  that  will  do  more  to  keep 
pace  with  the  times  than  the  proper  display- 
ing of  goods.  The  front  windows  are  a  most 
important  part  of  this  feature,  and  cannot 
be  over-estimated.  A  man  may  be  clothed 
in  the  most  fastidious  manner  and  in  the 
latest  fashion,  out  if  his  face  be  grimy  and 
unshaven  it  will  mar  the  whole  and  no  one 
will  remember  anything  but  the  face.  So  it 
is  with  the  store.  The  office  and  the  goods 
on  the  shelves  may  be  in  good  order,  but  if 
the  show  windows  are  dirty  and  used  for 
storage  rather  than  display  the  effect  is  de- 
pressing on  the  observer  ;  while  on  the  other 
hand,  a'window  that  has  a  clean  front,  with 
goods  attractively  displayed,  will  often  cause 
a  passer  by  to  stop  and  look,  with  many 
chances  of  his  becoming  a  purchaser.  It  is 
not  in  the  province  of  this  discussion  to 
make  suggestions  as  to  how  most  attract- 
ively to  dress  a  window  with  hardware,  Out 
when  dry  goods  and  other  stores  find  it  pro- 
fitable to  pay  good  salaries  for  special  work 
of  this  kind,  it  should  not  fail  to  interest 
those  who  are  desirous  of  extending  their 
trade. 

The  arrangement  of  the  store  should  be  as 
automatic  as  possible.  The  wants  of  the 
customer  should  be  responded  to  without 
any  bungling  by  experienced  clerks,  who 
are  thoroughly  posted  in  the  routine  of  the 


business  of  their  special  department.  Too 
little  attention  is  given  to  the  old  proverb, 
"  Knowledge  is  power,"  for  therein  lies  the 
sequel  for  a  successful  salesman,  and  as  he 
is  the  motive  power  which  propels  the  craft, 
it  behooves  the  commander  that  his  crew 
are  well  instructed  and  thoroughly  drilled, 
tor  upon  them  depends  his  success  or  failure. 
Where  more  than  four  or  five  clerks  are  em 
ployed  I  believe  it  a  most  commendable 
plan  that  they  be  made  thoroughly  convers- 
ant with  any  new  or  special  article  pur- 
chased. This  can  be  done  by  the  buyer, 
who  obtains  his  points  from  the  traveler,  or 
by  the  traveler  himself.  Suppose  a  new  kind 
of  lawn  mower  has  been  purchased.  Call 
the  salesmen  together  at  a  convenient  hour, 
say  immediately  after  closing,  if  no  other 
convenient  time  can  be  found,  and  spend  a 
half  hour,  or  even  less,  in  exhibiting  the  spe- 
cial points  of  the  mower — dissecting  its  parts 
and  comparing  its  points  with  those  of  other 
manufacturers.  Encourage  comments  by 
those  present  as  to  their  ideas  regarding  the 
superior  or  defective  points.  This  could  be 
made  a  social  evening,  if  thought  best,  with 
light  refreshments,  with  papers  previously 
prepared  upon  any  special  article  relative  to 
the  trade,  or  debates  might  be  given  on  such 
questions  as — Resolved  :  That  cut  nails  are 
better  for  general  use  than  the  wire  nail,  or 
that  hot  water  heat  is  superior  to  hot  air  for 
heating  houses  of  moderate  size,  etc. 

The  writer  has  often  found  points  gained 
by  overhearing  a  traveling  man  who  was 
well  posted  dilate  upon  an  article  he  was 
selling  invaluable  in  selling  the  same  to  the 
retail  customer,  and  if  this  be  true  in  one 
case,  why  not  in  all  ?  When  we  know  a  thing 
absolutely,  with  what  confidence  we  pro- 
claim and  hence  impart  our  faith  to  the 
hearer  !  A  response  to  the  demands  of  one's 
trade  as  to  the  class  and  kind  of  merchan- 
dise required  to  meet  its  wants  is  necessary 
if  one  would  do  a  healthy  and  growing  busi- 
ness. To  be  continuously  out  of  an  article 
for  which  there  is  a  frequent  call,  thus  allow- 
ing custom  to  drift  to  one's  competitor,  is  a 
poor  way  to  extend  business  in  the  right 
direction.  To  study  the  style  and  class  of 
goods  best  calculated  to  please  is  an  oppor- 
tunity not  to  be  overlooked.  It  is  said  that 
John  Jacob  Astor  once  foreclosed  a  mort- 
gage which  he  had  on  a  stock  of  millinery 
in  New  York  city  because  the  interest  was 
not  paid,  after  matters  were  adjusted  the 
business  was  continued  with  Astor  as  a 
partner.  Passing  through  Central  Park  one 
might  have  noted  the  millionaire  leisurely 
sitting  on  one  of  the  Park  seats  carefully  ob- 
serving the  bonnets  of  the  most  stylishly 
dressed  ladies  out  for  thei.-  promenade  ;  any 
head  gear  of  a  peculiar  or  fascinating  style 
was  fully  noted  and  reported  to  his  head 
milliner.  The  consequence  was  that  business 
grew,  and  two  men  have  since  retired  from 
the  business  worth  $10,000,000  apiece.  I 
have  said  nothing  about  the  power  of  per- 
sonal solicitation,  but  will  close  by  quoting 
from  the  rules  of  a  well-known  hardware 
firm  : 

"  Go  for  business  in  every  direction,  in 
the  store  and  out  of  it  ;  wherever  you  see  a 
chance  to  make  a  sale  work  for  it  with  all 
your  might."— D.  C.  Foote  in  Iron  Age. 
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HARVEST  TOOLS 


Send  in  your  Orders. 


Superior  to  all  Others 


WHOLESALE 

HARDWARE 


H.  S.  HOWLAND,  SONS  &  GO. 

No.  37  Front  Street  West,    TOFOIltO. 


A  PALACE   HARDWARE  STORE. 

WHEN  Hardware,  about  a  year 
ago,  announced  the  amalgamation 
of  McKee  &  Davidson  and  Fortye 
&  Phelan,  two  well-known  Peterboro'  hard- 
ware firms,  under  the  style  of  the  Peterboro' 
Hardware  Company,  it  was  intimated  that 
the  new  concern  would  build  a  magnificent 
building  at  George  and  Simcoe  streets,  in 
that  town.  This  building  is  now  completed, 
and  the  firm  is  just  getting  settled  down 
in  its  new  quarters.  The  total  cost  of  the 
building  was  $14,000. 

This  is  how  one  of  the  Peterboro'  papers 
describes  the  new  structure  :  The  building 
stands  out  with  striking  magnificence  on 
George  and  Simcoe  streets,  on  both  of 
which  it  has  an  entrance.  The  building  is 
three  stories  in  height,  and  the  architect- 
ural appearance  is  excellent.  The  fronts 
are  of  Don  pressed  brick,  relieved  with 
large  ornamental  windows  on  each  story. 
The  store  is  an  ornament  to  George  street, 
and  in  design  and  appearance  would  be  a 
striking  acquisition  to  the  business  street 
of  any  city. 

It  is  when  one  enters  and  explores  the  in- 
terior of  the  great  store  that  he  realizes 
what  extensive,  handsome  and  thoroughly 
modern  premises  the  company  have  for  their 
business.  Entering  from  George  street  the 
general  retail  store  is  immense  in  its  extent. 
It  has  an  area  of  30  by  106  feet  from  the 
front  to  the  rear,  and  this  space  is  unbroken 
by  pillar  or  support,  the  steel  girders  used 
in  the  construction  of  the  upper  floors  mak- 
ing any  columns  or  supporting  pillars  un- 
necessary. At  the  rear  of  this  mammoth 
store  is  the  business  office,  raised  slightly 
above  the  main  floor.  In  connection  with 
the  office  is  a  fire-proof  vault,  with  burglar- 
proof  doors.  On  the  north  side  of  the  office 
is  the  stairs  leading  to  the  second  s'.ory, 
while  to  the  south  a  large  sliding  door,  half 


glass,  connects  with  the  wing  which  fronts 
on  Simcoe  street.  This  wing  is  20  by  50 
feet  in  dimension.  Throughout  the  entire 
interior  everything  is  finished  in  oak,  with 
varnish  finish.  Counters  have  been  dis- 
pensed with,  and  in  their  stead  eight  hand- 
some and  highly  polished  oak  tables  are 
ranged  the  length  of  the  main  store  on  the 
two  sides.  The  main  store  will  be  for  gen- 
eral hardware,  while  the  wing  will  be  the 
iron  warehouse  or  department.  The  drive- 
way from  the  Simcoe  street  side  leads  to  a 
large  double  doorway  in  the  wing  opening 
to  the  elevating  hoist,  which  runs  from  the 
cellar  to  the  roof.  This  arrangement  per- 
mits goods  to  be  delivered  from  the  trucks 
or  drays  to  the  hoist,  and  then  placed  in 
any  part  of  the  building  where  they  may  be- 
long. 

The  main  store  is  pe  feet  in  its  interior 
equipment.  The  shelving  on  either  side  ex- 
tends the  full  height  of  the  ceiling,  18  feet, 
and  a  balcony  runs  along  each  side  in  order 
to  allow  the  goods  on  the  topmost  shelves, 
where  the  reserve  stock  of  shelf  goods 
will  be  kept,  to  be  reached.  A  bicycle  step 
ladder  has  been  placed  on  eich  side  with 
the  shelving.  This  is  simply  a  step  ladder 
running  at  the  bottom  on  a  track  on  the 
floor  and  at  the  top  on  a  metal  bar.  It  al- 
lows the  clerk  access  to  any  of  the  shelves 
below  the  balcony,  and  can  be  moved  along 
at  will,  either  before  or  after  mounting.  It 
is  an  exceedingly  convenient  contrivance. 
When  the  company  have  their  large  stock 
placed  on  the  shelves  and  arranged  through- 
out this  immense  store,  the  display  will  be 
most  advantageous.  The  substantial  finish 
of  everything  throughout  the  ground  floor, 
the  elegantly  appointed  office  in  the  rear, 
with  the  prevailing  "  bigness  "  of  the  prem 
ises,  impresses  one  immediately  upon  enter- 
ing. Fourteen  gasaliers  will  light  the 
ground  floor  at  night,  while  during  the  day 
an  abundance  of  light  finds  entrance  through 


the  large  plate  glass  windows  in  front  and 
re-ir. 

The  second  and  third  floors,  which  covers 
the  same  area  as  the  ground  floor,  will  be 
util  zed  for  reserve  stock.  The  second  floor 
has  been  fitted  up  with  shelving  for  this  pur- 
pose, and  the  third  story  wi  1  be  devoted  to 
glass,  harvest  tools,  etc.  The  company  will 
thus  be  given  ample  space  for  the  accommo- 
dation of  the  larger  stock  of  hardware,  iron, 
glass,  paints,  oils,  etc.,  which  they  propose 
to  carry  in  supplying  their  retail  and  whole- 
sale trade. 

The  cellar  extends  under  the  entire  store. 
It  has  a  Portland  cement  floor,  and  will  be 
utilized  for  storage  purposes.  Here  the 
closets  and  wash  rooms,  fifed  up  in  modern 
style,  are  situated. 

The  heating  of  such  extensive  premises  is 
an  important  consideration,  but  has  been 
successfully  accomplished.  It  is  heated  by 
a  combined  hot  water  and  hot  air  furnace. 
The  store  is  heated  by  hot  air,  and  the  office 
by  hot  wa'er. 

The  officers  of  the  Peterbo.o'  Hardware 
Co.  are  :  President,  R.  B.  McKee  ;  vice- 
president,  H.  Phelan ;  secretary,  R.  H. 
Fortye  ;  treasurer,  R.  S.  Davidson. 


According  to  the  report  on  tavern  and 
shop  licenses,  the  number  issued  in  1893 
was  4,313,  a  decrease  of  fifty-one  as  com- 
pared with  the  preceding  year.  The  decrease 
is  chiefly  in  the  shop  licenses,  while  the 
wholesalers  have  increased  by  four.  The 
total  revenue  derived  was  $664,169,  as  com- 
pared with  $665,609  for  the  preceding  year. 
Of  this  the  municipalities  received  $289,996. 
Drunkenness,  which  has  been  gradually  on 
the  decrease,  shows  also  this  year  a  falling 
off  of  74  cases.  The  figures  for  1893  were 
2,652,  and  when  it  is  remembered  that  in 
1877  the  commitments  numbered  4,032,  the 
improvement  is  fully  apparent. 
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THE   CRADLE   CHURN. 

ANEW  churn  is  being  placed  on  this 
market,     his  named  the  "  Cradle," 
and  the    accompanying  cut   shows 
the  manner  of  its  construction. 

In  their  circular  the  manufacturers  claim 
for  this  churn  that  it  is  the  easiest  to  clean 
and  the  easiest  to  operate,  and  on  account 
of  its  peculiar  construction  no  tight  cover  is 
required  ;  a  free  circulation  of  air  is  allowed 
while  churning.  The  labor  is  at  least  one 
half  of  that  required  by  the  ordinary  barrel 
churn,  and  there  is  positively  nothing  about 
it  to  get  out  of  order.  The  shape  of  the 
churn  is  such  that,  when  rocked  back  and 
forth,  the  cream  describes  a  complete  figure 
eight,  and  is,  it  is  claimed,  more  thoroughly 


CRADLE  CHURN. 


agitated  and  mixed  than  by  any  other  pro- 
cess. In  addition,  the  manufacturers  give 
the  following  guarantee:  "We  guarantee 
the  Cradle  churn  to  make  the  best  granu- 
lated butter  in  as  short  time  and  with  much 
less  labor  than  any  other  churn  in  the  mar- 
ket." The  wholesale  agents  are  the  well- 
known  firm  of  Chas:.  Boeckh  &  Sons,  To- 
ronto, manufacturers  of  brushes,  brooms, 
and  woodenware,  who  will  be  pleased  to  for- 
ward circular  and  testimonials,  and  quote 
prices,  terms,  etc.  Perhaps  the  most  in- 
teresting feature  to  dealers  is  that  these 
churns  will  be  s<>ld  only  by  the  trade,  and  in 
no  case  by  agents  or  pedlars. 

NICKEL  AND  SILVER. 

Some  authorities  say  that  the  prices  of 
nickel  and  silver  will  eventually  cross  each 
other,  says  B.  C.  Commercial.  They  argue 
that  nickel  is  more  useful,  is  scarcer,  and  is 
not  so  readily  produced,  and  that  as  silver  is 
used  less  as  a  symbol  of  wealth,  its  value  in 
that  direction  will  gradually  depreciate.  In 
such  an  event  there  is  a  long  road,  because 
silver  has  in  it  the  tradition  of  ages,  and  the 
poorer  classes  of  the  world  would  be  actuated 
in  its  use  as  the  rich  have  been,  and  for  a 
long  time  the  downward  course  would  be 
stayed  by  this  sentiment  alone.  A  general 
return  to  b'-metalism,  would,  moreover, 
completely  reverse  the  conditions  on  which 
some  few  financial  experts  base  their  pessi- 
mist view  of  the  future  of  silver. 


BUSINESS  IS  BUSINESS. 

SO  says  the  old  saw,  and  true  it  is  that 
business  is  business — all  the  time,  says 
Ironmonger.  Some  of  us  occasionally 
forget  or  overlook  the  fact,  but  sooner  or 
later  it  comes  home  to  us  and  if  we  have 
done  what  should  have  been  business  in  an 
unbusinesslike  manner  we  are  pretty  sure  to 
have  to  bear  the  consequences.  It  is  sur- 
prising how  many  men  in  business  there  are 
who  are  not  men  of  business.  They  may 
be  the  round  men  in  square  holes  or  the 
square  men  in  round  holes,  or  they  may  be 
men  who  ought  never  to  have  embarked  in 
business  at  all.  Whatever  the  cause,  there 
is  no  question  as  to  the  effects.  These  are 
the  men  who  look  upon  a  business  as  being 
a  sort  of  annuity  or  pension.  They  regard 
their  business  as  being  either  a  nuisance  to 
themselves  personally  or,  on  the  other  hand, 
as  being  a  sort  of  an  enclosed  preserve  with 
which  no  external  hand  may  meddle,  and 
against  which  no  competitor  should  dare  to 
arise.  They  do  as  little  work  personally  as 
possible.  They  "  never  advertise,"  don't  read 
their  trade  journal,  "don't  like  telegrams," 
hate  all  signs  of  progress  ;  hold  on  like  grim 
death  to  old  patterns,  old  prices,  old  profits, 
and  old  ways  generally  ;  and  when  they  find 
themselves  thoroughly  stranded  pose  as  vic- 
tims, and  deem  themselves  very  badly  used 
men.  With  these  business  is  not  business, 
and  if  the  class  to  which  they  belong  does 
not  try  to  "  keep  up  with  the  procession  " 
they  are  bound  to  be  lost  sight  of.  Another 
class  of  men  with  whom  business  is  not 
business  is  the  large  class  whose  members 
never  have  time  for  anything  ;  are  always 
"on  the  rush";  seem,  to  be  "worried  to 
death "  (by  their  attempts  to  do  every- 
thing themselves);  never  know  how  their 
stocks  or  books  stand  ;  fuss  about  over 
every  single  transaction  of  the  day, 
and  ultimately  become  prematurely  old, 
faded,  and  impecunious  men.  That  sort 
of  thing  is  not  business.  The  man  who 
is  engaged  in  any  branch  of  trade,  and  who 
means  to  be  successful,  must  embody  the 
great  principles  of  the  division  of  labor, 
must  organize  as  well  as  work,  must  keep 
his  head  cool,  and  must  so  arrange  his  stock 
and  books  so  as  to  be  able  to  ascertain 
"  where  he  is  "  at  an  hour's  notice.  Of  still 
another  class  is  the  man  who  knows  the 
the  mechanical  or  routine  part  of  his  busi- 
ness thoroughly;  who  has  been  "in  it  "all 
his  life  ;  who  is  perfectly  respectable,  in- 
dustrious, and  conscientious,  and  yet  never 
gets  ahead  of  his  actual  wants,  and  never 
has  fifty  pounds  to  expend  or  invest.  This 
class  has  many  members,  who  are  often  de- 
serving of  the  utmost  sympathy  and  encour- 
agement. They  do  not  succeed  thoroughly 
because  they  are  lacking  in  some  of  the 
essentials  which  make  for  complete  success. 
Either  they  are  afraid  of  "stepping  out"  in 
order  to  keep  up  to  date,  or  have  no  belief 
in  the  efficacy  of  most  of  the  modern  incite- 


ments to  progress  of  which  they  read  or 
hear.  Some  of  them  are  short  of  capital, 
others  are  burdened  with  large  families — in 
both  of  which  circumstances  the  brake  of 
sluggishness  is  more  misfortune  than  fault. 
But  the  average  man  of  this  description 
does  not  make  the  most  of  his  opportunities, 
and  his  shortcomings  lead  ODe  to  the  con- 
clusion that  with  him,  too,  business  is  not 
business  in  the  proper  sense  of  the  phrase. 
Now,  it  is  perfectly  clear  that,  in  theory,  at 
all  events,  men  of  business  should  always  be 
businesslike  men.  That  is  the  only  route  to 
the  goal  of  success,  and  if  the  conditions 
of  the  contest  are  not  observed  no  man 
can  justly  complain  if  he  fails  to  secure 
a  prize.  Most  men  have  opportunities  of 
some  kind  at  some  epoch  of  their  lives.  The 
man  who  takes  the  tide  on  the  flood  is  the 
man  who  succeeds  and  makes  money.  The 
unsuccessful  man  does  not  grip  the  chance 
when  it  arrives,  and  often  indulges  in  a  life- 
long lament  that  he  did  not  do  so.  That  is 
the  difference  between  the  two  men.  One 
is  eagerly  on  the  look-out,  and  never  loses  a 
chance  ;  the  other  expects  opportunities  to 
be  almost  forced  upon  him,  and  even  then 
fails  to  grasp  and  turn  them  to  account.  To 
the  man  with  whom  business  is  business  it 
is  so  all  along — not  now  and  then,  but  every 
minute  of  the  business  day,  and  every  work- 
ing day  of  the  entire  year.  And  that  is  so 
in  details  as  well  as  in  what  we  may  term 
bulk.  Genius  is  said  to  consist  in  infinite 
pains  over  insignificant  matters  :  so  business 
is  business  in  relation  to  all  things  in  a 
man's  affairs — from  A  to  Z,  and  from  the 
largest  wholesale  transaction  to  the  smallest 
retail  sale.  Business  is  not  fun,  nor  is  it  the 
mechanical  performance  of  any  given  set  of 
duties.  It  is  the  combination  of  brains  with 
hands,  eyes,  and  ears  ;  the  due  consideration 
of  all  conditions  and  circumstances  ;  the 
prompt  grip  of  opportunities  ;  the  honest  and 
just  treatment  of  all  persons  with  whom  you 
come  in  contact ;  the  careful  observation  of 
all  that  is  going  on  around  one  and  in  the 
world  at  large  ;  the  readiness  to  move  on 
with  the  rest  of  the  world,  and  particularly 
with  the  rest  of  your  trade  ;  the  receptivity 
of  new  ideas  ;  and  the  determination  to  be  a 
"  twenty-shillings-in-the-pound  "  man  all 
round.  Depend  upon  it  business  is  business, 
and  no  man  can  succeed  unless  he  means 
business,  sticks  to  business,  and  is  always 
business. 
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HONORS  FOR  A  CANADIAN. 

A  CABLE  in  Friday's  Empire  con- 
tained the  information  that  Mr.  Geo. 
A.  Goodwin,  a  Canadian,  following 
his  profession  in  London,  had  been  elected 
president  of  the  Society  of  Engineers.  This 
distinction  is  a  notable  one,  especially  in 
view  of  the  fact  that  Mr.  Goodwin  is  not  yet 
40,  and  the  honor  is  one  which  indicates  not 
only  success,  but  the  possession  of  good 
abilities  and  fine  qualities.  Some  informa- 
tion about  Mr.  Goodwin's  career  will  be  read 
with  interest,  not  merely  by  his  friends  in 
Canada,  but  by  all  who  are  pleased  in  the 
success  of  Canadian  brains  and  Canadian 
worth,  especially  as  Mr.  Goodwin  has  been 
engaged  in  large  engineering  operations  in 
every  quarter  of  the  globe.  The  new  presi- 
dent of  the  Society  of  Engineers,  who  now 
resides  at  28  Victoria  street,  London, 
was  born  in  Montreal  in  1854.  He  left 
Canada  at  an  early  age,  and  received 
his  education  at  Paris,  London  and  Man- 
chester, completing  his  studies  at  London. 
After  a  five  years'  apprenticeship,  he  gained 
in  1875  a  Whitworth  scholarship,  which  at 
that  time  had  a  value  of  ,£100  per  annum, 
and  was  tenable  for  three  years,  while  he 
carried  off  other  prizes  at  the  end  of  each 
year  in  his  other  examinations. 

One  of  his  first  professional  engagements 
was  in  the  service  of  Mr.  John  Fowler,  now 
Sir  John  Fowler,  Bart.,  K.C.M.G.,  and  there 
he  filled  the  important  position  of  chief  in- 
spector for  all  the  work  sent  out  to  the  New 
South  Wales  government,  for  whom  Sir 
John  is  the  consulting  engineer.  His  next 
engagement  was  with  the  Hon.  F.  Cadogan, 
of  London,  and  the  Prince  de  Sagan,  of 
Paris,  to  carry  out  a  series  of  experiments, 
in  the  application  of  superheated  steam  to 
locomotives,  which  was  done  on  the  G.  E. 
railway.  After  that  he  was  busied  with  cold 
air  refrigerating  machinery,  the  first  cold 
storage  chambers  at  the  Victoria  docks  be- 
ing built  and  fitted  under  his  immediate 
supervision,  as  also  the  fitting  up  of  several 
steamers  with  similar  plant.  In  1881  he 
started  business  as  a  consulting  and  super- 
vising engineer,  which  he  has  carried  on  up 
to  date  in  England  and  the  continent  with 
equal  success. 

Among  the  important  works  he  has  since 
had  charge  of,  is  the  construction  of  the 
Eveleigh  running  sheds,  a  building  with  a 
semi-circular  rib  roof  of  100  feet  span,  and 
the  Eveleigh  workshop  with  a  hip  roof  of  50 
feet  span,  150  feet  long,  to  say  nothing  of 
numerous  railway  and  road  bridges.  A 
most  responsible  undertaking  was  one  for 
the  New  South  Wales  government,  which 
included  the  iron  work  for  the  immense 
abattoirs  at  Sydney,  sewage  aqueducts  made 
of  wrought  iron  six  feet  in  diameter,  with 
bridges  for  carrying  them,  and  machinery 
for  a  cable  traction  station.  While  in  Aus- 
tralia he  constructed  a  720  foot  suspension 
bridge  for  a  private  company.    He  also  sup- 
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erintended  the  rolling  stock  for  the  Smyrna 
and  Cassaba  railway,  winding  and  hoisting 
engines,  and  air  compressors,  with  regulat- 
ing valves,  for  the  Transvaal,  being  a  patent 
of  his  own,  and  having  for  its  object 
an  automatic  gear  to  relieve  the  en- 
gine of  all  work  without  stopping  it 
or  varying  its  speed.  He  also  acted 
as  consulting  engineer  for  two  companies, 
and  one  of  his  notable  achievements  was 
the  fitting  up  of  steamers  for  carrying 
frozen  meat  from  Australia  and  the  Falk- 
land Islands  to  England,  the  Selembria  for 
the  service  from  the  Falklands,  being  the 
largest  carrier  at  that  time,  having  a  capa- 
city of  1,000  tons,  equal  to  30,000  carcases, 
with  four  cold  air  machines,  each  of  70,000 
cubic  feet  capacity.  Among  his  other  ex- 
tensive undertakings  were  the  designing  of 
a  sea  pier  for  the  eastern  shores  of  Asiatic 
Russia,  drawing  plans  for  an  extensive  in- 
stallation of  hydraulic  power  in  one  of  the 
chief  cities  in  the  United  States,  and  the 
supeiintendence  of  the  major  portion  of  the 
superstructure  of  the  Liverpool  overhead 
railway. 

Mr.  Goodwin  practices  as  a  technical  ex- 
pert in  engineering  law  suits,  and  has  had 
the  scientific  conduct  of  several  important 
cases.  He  is  the  author  of  a  paper  on  the 
"  Relative  Merits  of  Working  Hoisting  Ma- 
chinery by  Steam,  Water,  and  Electricity," 
which  was  prepared  for  the  Chicago  En- 
gineering Congress,  1893. 

On  two  occasions  Mr.  Goodwin  has  acted 
as  hon.  examiner  in  engineering  and  practi- 
cal electrical  work  for  the  Crystal  Palace 
School  of  Engineering. 

He  is  a  member  of  the  Institution  of  Civil 
Engineers,  and  president  of  the  Society  of 
Engineers. — Toronto  Empire. 


A  SAD  SURPRISE. 

THE  Sydney,  N.S.W.,  papers  01  the 
first  week  in  January,  bring  the  sad 
news  of  the  death  of  Mr.  G.  B.  Row- 
ley, brother  of  one  of  Ottawa's  well  known 
citizens,  Mr.  W.  H.  Rowley,  of  Eddy  &  Co. 

All  the  papers  contain  obituary  notices 
expressing  deep  and  general  regret  at  Mr. 
Ro  a  ley's  demise.  From  these  the  following 
is  selected  : 

"The  melancholy  news  of  the  dea'h  of 
Mr.  G.  B.  Rowley,  of  the  firm  of  Clarke  & 
Rowley,  was  received  in  town  from  Parra- 
matta  this  morning  with  general  regret.  The 
deceased  gentleman  will  be  remembered  as 
secretary  to  the  Rosehill  Racing  Club,  for 
which  association  he  so  successfully  labored 
for  many  years  past.  Both  in  public  and 
private  he  was  highly  respected.  His  man- 
ner at  all  times  was  staid  and  resolute,  but 
underneath  his  manly  countenance  a  Bo- 
hemian smile  was  always  discernible.  His 
word  was  his  bond,  and  for  these  estimable 
qualities  he  was  much  admired.  In  the  early 
part  of  his  life  Mr.  Rowley  was  engaged  in 
the  lands  department  as  draftsman,  in  which 
capacity  he  was  considered  quite  an  expert, 
in  fact  his  skill  was  acknowledged  to  such 
an  extent  that  the  government  accepted 
many  of  his  maps,  which  are  u;ed  in  the 
Public  schools  and  recognized  as  the  most 
reliable  extant.  The  cause  of  Mr.  Rowley's 
death  was  owing  to  his  being  thrown  out  of 
his  buggy  last  evening,  when  he  was  so 
seriously  injured  that  he  never  regained 
consciousness.  The  deceased  was  a  single 
man  and  only  about  40  years  of  age." 

The  papers  also  contain  a  notice  that  in 
consequence   of    Mr.    Rowley's   death    the 
Kensington    race    meeting  had    been  post 
poned. 
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[Importers,  wholesale  merchants  and  manufacturers 
should  send  any  items  intended  for  this  department  so 
that  they  may  reach  the  head  office  not  later  than  Wed- 
nesday morning.  The  editor  will  always  welcome  such 
information.] 


THE  Canadian  General  Electric  Co. 
are  about  to  commence  the  manufac- 
ture of  cars  at  their  works  at  Peter- 
boro'. 

Winnipeg  merchants  are  seeking  a  com- 
pulsory law  to  close  all  retail  establishments 
at  7  p.m. 

Stocks  of  copper  on  February  15  aggre- 
gated 47,1 50  tons,  compared  with  60,100 
the  same  date  last  year. 

John  G.  Bradley,  book-keeper  in  the  Lon- 
don Brush  Factory,  London,  was  married  on 
Wednesday  evening  to  Miss  Nellie  Fletcher. 

Robertson's  saw  works,  King  street  west, 
Toronto,  was  the  scene  of  a  small  fire  at 
noon  Tuesday.  It  was  caused  by  the  up- 
setting of  a  paint  pot. 

The  hardware  and  general  stores,  Bolton, 
will  close  at  7  o'clock  on  Monday,  Wednes- 
day and  Friday  evenings  until  some  one 
breaks  through  the  ice. 

Tweed  is  becoming  an  asbestos  centre. 
Last  year  450  tons  of  that  useful  mineral 
was  mined,  and  100  tons  will  shortly  be 
shipped  to  Elizabeth,  N.J. 

The  town  of  Brampton  bonused  a  large 
foundry  some  years  ago  to  the  extent  of 
$75,000.  The  ratepayers  are  still  paying 
interest  and  principal,  but  the  business  is  no 
more  and  the  town  is  offered  $6,000  for  the 
whole  plant. 

The  Halifax  Shovel  Co.  are  erecting  a 
shed  at  the  end  of  their  handle  factory  and 
fitting  up  the  same  with  machinery,  so  they 
will  not  lose  all  their  spring  trade.  They 
will  rebuild  upon  the  old  site  as  soon  as  the 
weather  is  fit. 

One  of  the  new  vessels  now  being  built 
by  the  British  government  as  a  torpedo  boat 
destroyer  is  expected  to  attain  a  speed  of 
thirty  knots  per  hour.  Thirty  knots  is  thirty- 
four  and  a  half  miles,  a  speed  seldom  made 
in  Canada  by  railway  trains. 

The  Hart  Emery  Wheel  Co.,  of  Hamilton, 
will  no  longer  sell  their  manufactures  through 
the  Dominion  Emery  Wheel  Co.,  which  for 
the  past  four  or  five  years  have  been  exclu- 
sive agents.  The  Hart  Co.  intend  to  do 
business  for  the  future  in  their  own  name. 

Gordon  &  Suckling,  reil  estate  agentsi 
Winnipeg,  estimate  that  the  building  record 
in  that  city  for  1894  will  reach  fully  $1,500,- 
000.  Reports  indicate  that  a  number  of 
structures,  costing  $25,000  to  $100,000,  will 
be  erected  during  the  coming  season,  also  a 
large  number  of  high  class  residences.    The 


Free  Press  says  a  number  of  contracts  are 
already  let,  and  operations  will  commence  as 
soon  as  possible. 

Hendrie  &  McNicol,  of  the  Hamilton 
Bridge  Company,  had  an  interview  with 
the  Conttoller  of  Customs  last  week,  and 
discussed  the  question  of  a  rebate  of  the 
duties  paid  on  certain  importations  of  iron 
and  steel  used  in  the  construction  of  the 
steamship  Chippewa. 

The  Canadian  General  Electric  Co.  have 
secured  a  contract  from  the  Toronto  Rail- 
way Co.  for  80  street  car  motors  and  about 
3,000  horsepower  of  generators.  Including 
this  contract  the  Canadian  General  Co.  have 
sold  during  the  past  few  weeks  electrical  ap- 
paratus to  the  value  of  about  a  quarter  of  a 
million  dollars. 

Wiarton  Board  of  Trade  has  elected  these 
officers  for  the  present  year  :  President,  D. 
M.  Jermyn  ;  secretary,  James  F,  Symon  ; 
treasurer,  G.  W.  Ames  ;  council,  B.  B.  Mil- 
ler, J.  J.  Clark,  John  Irwin,  J.  P.  Newman, 
J.  V.  Crawford,  Wm.  Sadlier,  James  Hun- 
ter, and  D.  G.  Mills.  The  board  wants  a 
fish  hatchery,  a  market  place,  a  public  park 
at  the  bay,  and  connection  with  the  C.  P.  R. 

F.  B.  Fanchot,  of  Buckingham,  who  was 
in  Montreal  last  week,  reported  matters 
quiet  in  the  phosphate  industry.  He  states 
that  Florida  phosphate  is  so  greatly  under 
Canadian  phosphate  in  price  that  the  mar- 
ket for  the  latter  is  comparatively  dead.  In 
his  opinion  it  will  require  a  considerable 
space  of  time  for  the  market  to  revive. 

Letter  boxes  have  been  attached  to  the 
street  cars  in  Huddersfield,  England,  and 
letters  can  be  posted  in  these  boxes  as  the 
cars  are  traversing  the  suburbs,  the  boxes 
being  emptied  by  the  postoffice  employees 
on  the  arrival  of  the  car  at  or  near  the 
central  postoffice  on  each  trip.  If  a  person 
stops  the  car  especially  for  the  purpose  of 
mailing  a  letter,  a  penny  is  collected  by 
the  conductor  and  deposited  in  the  fare 
box.  This  doubles  the  cost  of  sending  the 
letter,  but  the  advantage  of  an  immediate 
special  delivery  is  secured,  and  letters  are 
greatly  expedited  by  the  scheme. 

Application  is  to  be  made  by  the  Hamil- 
ton Radial  Electric  Street  Railway  Com- 
pany to  the  Legislature  to  increase  the  cap- 
i:al  stock  from  one  to  two  million  dol- 
lars, and  to  extend  the  lines  from  Hamilton 
to  Niagara  Falls,  Hamilton  to  Brantford, 
Oakville  to  Mimico,  and  from  Elmira  to 
other  points  in  Waterloo  County.  The  com- 
pany propose  to  build  a  system  of  radial 
railways  out  of  this  city,  and  to  bring  the 
power  to  operate  them  from  Niagara  Falls. 
It  has  been  in  existence  about  a  year.  No 
active  operations  on  any  of  the  lines  have  yet 
been  commenced. 

C.  A.  Jaques,  of  Geo.  E.  Jaques  &  Co., 
shipping  agents,  of  Montreal,  and  A.  B.  Mc- 
Kay, of  Hamilton,  have  returned  from  To- 
ledo, Ohio,  where  they  made  arrangements 


for  the  establishment  of  a  steamboat  line 
between  that  city  and  Montreal.  They  con- 
trol the  steamers  Acadia  and  Melbourne,  two 
of  the  finest  passenger  and  freight  steamers 
on  the  lakes,  and  propose  to  run  them  so  as 
to  connect  with  the  ocean  steamers  running 
to  Great  Britain  and  Europe,  discharging 
freight  and  passengers  directly,  thus  saving 
transhipment.  These  boats  will  carry  one 
hundred  passengers  and  six  hundred  tons  of 
freight  each. 

The  sixth  annual  meeting  of  the  share- 
holders of  the  Londonderry  Iron  Co.  (Ltd.) 
was  held  in  Montreal  last  week,  when  the 
annual  report  for  the  past  year  was  sub- 
mitted and  adopted.  The  following  Board 
of  Directors  was  re-elected  :  Lord  Mount 
Stephen,  the  Hon.  Donald  Mclnnes,  A.  T. 
Paterson,  Tohn  Turnbull,  Sir  Charles  Ten- 
nant,  Bart. ;  A.  S.  McClelland  and  R. 
MacD.  Paterson.  And  at  a  subsequent 
meeting  of  the  directors  A.  T.  Paterson  was 
re-elected  president  and  managing  director, 
the  Hon.  D.  Mclnnes,  vice-president.  Jas. 
Phymister  wass  appointed  secretary  and  F. 
C.  Budden,  treasurer. 

A  terrible  accident  occurred  at  the  Mc- 
Kinnon  dash  and  hardware  factory,  St. 
Catharines,  Saturday  morning,  and  Thomas 
Feeney,  a  young  lad  of  about  17  years  of  age, 
was  so  badly  injured  that  he  died  a  few 
hours  afterwards.  The  unfortunate  lad  was 
minding  the  Japan  oven,  and,  without  any 
warning,  it  exploded.  The  building  in  which 
was  the  Japan  oven  is  only  lightly  con- 
structed, and  the  force  of  the  explosion  was 
so  great  that  the  room  was  almost  completely 
wrecked.  The  roof  and  a  portion  of  the 
walls,  which  are  only  the  thickness  of  a 
brick,  were  blown  out.  Feeney's  side  was 
torn  open  and  his  liver  was  disrupted. 

About  fifty  manufacturers  of  agricultural 
implements  from  the  western  and  north- 
western States  had  a  meeting  at  the  Grand 
Pacific,  Chicago,  last  week,  to  consider  the 
Wilson  tariff  bill,  which  proposes  to  put  agri- 
cultural implements  on  the  free  list.  After 
a  lengthy  discussion  it  was  decided  to  send 
a  petition  to  the  Senate  Committee,  which 
now  has  the  bill  in  charge,  setting  forth  that 
it  is  unfair  to  submit  American  manufactur- 
ers to  a  free  competition  with  foreigners 
when  the  latter  impose  a  tariff  against 
American  tools  and  machines.  The  present 
tariff,  which  the  Wilson  bill  removes,  is  35 
per  cent. 


The  Ontario  Tack  Co. 

Manufacturers  of 

Wire  Nails 

TACKS,  SHOE  NAILS,  ETC. 


Hamilton. 


Ontario. 
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TORONTO  CUTLERY  CO., 

65  and  67  Yonge  Street,  Toronto 

M.  MAYER,  Propr. 


NON-XLL 
IMPERIAL 
T.  C.  Co.'s 
WILLIAMS 


Pocket  Knives 

Razors 

Nickel  Steel 

Shears 

Dble  Shear  Steel 

Butcher  Knives 


> 
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We  fully  guarantee  all  goods  named  above. 

ADAM  HOPE 
&  CO., 

Offer  for  Sale  HAMILTON 

"Pioneer"  ^  "Sloss" 

PIG    IRON 

These  are  fine  foundry  irons,  being  strong 

and  large  scrap  carriers. 
Also  all  the  well-known 

Scotch  Brands, 

Broken  Car  Wheels, 
and  Railway  Cast  Scrap. 


Wall  Dusters 

Our  Wall  Duster  is  a  common-sense  article 
which  only  has  to  be  shown  to  be  sold. 
Send  for  Price  List. 

FRANK  HOLT,  8,  coibome  street,  Toronto 


DEDERICK'S  PATENT  STEEL  SHELL 

HAY  PRESSES. 
Made  of  Steel— lighter,  stronger,  cheaper,  more 
power,  everlasting,  and  competition  distanced. 


Also  all  styles  of  Bale  Ties  made  from  the 

Best  Steel  Wire. 

Manufactured  by  BOYD  <fc  CO.,  Huntingdon,  Q. 


BERGER  BROS. 


Tinners'  Hardware 
and  Roofers'  Supplies. 


The  best  Eave  Trough  Hangers  and  Pipe  Fasteners 
on  earth.  Berger's  Long  Eave  Gutter,  Pipe  Hooks  and 
Fasteners  of  every  description.  Also  Ridging,  Crest- 
ings,  Finals,  Registers  and  Ventilators.  Don't  buy  un- 
til you  have  our  price.     Samples  and  catalogue  free. 

237  ARCH  ST.,   PHILADELPHIA,    PA. 


(^levrkson 

ACCOUNTANTS    .     .     . 


ross 


Established  1864. 

26  Wellington  St.  East,  TORONTO 


Gas,  Electric, 
Combination 


A  select  stock  of 

Gas  and 
Electric 

CLOBES 


JAS.  BARWELL,  Ifr£:  Toronto 

Drawings  and  prices  on  application. 
The  trade  supplied. 


&C0. 


26,   28,   30   Front   St.   West,   TORONTO 

Pm^t   tcm_i    LTmT01-v.     SAMUEL,  SONS  &  BENJAMIN 
Xl/iNVj-JUI^XT-     JTXCJUC^riy.      164   Fenchurch   St,  London,  E.  C. 


Screen  Doors  and  Windows 
Green  Wire  Clotti 

Screen  Door  Hinges 

(LARGE    ASSORTMENT) 

PAEI S  GrIRIE  IE  1ST        WRITE  for  Q  UO  TA  TIONS 
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MONTREAL  MARKETS. 

Montreal,  Feb.  23,  1894. 

HARDWARE. 

There  has  been  no  radical  change  in  the 
position  of  the  general  hardware  market 
since  our  last.  In  some  particulars  there  is 
a  moderate  degree  of  activity  to  note,  but  it 
is  solely  confined  to  a  movement  in  small 
sized  assortments  of  various  kinds  of  shelf 
goods  for  immediate  wants,  and  does  not 
extend  to  all  descriptions  of  hardware.  The 
movement,  however,  is  fair  of  its  kind,  in 
fact  furnishes  quite  a  respectable  aggregate 
business.  Wire  cloth,  cutlery,  screws,  and 
bolts  and  carpenters'  tools  seem  to  be  the 
kind  of  goods  most  enquired  after,  and  they 
constitute  the  bulk  of  the  orders  going  for- 
ward. For  spring  delivery  a  few  orders 
keep  coming  forward,  but  buyers  as  a  rule 
manifest  caution  about  ordering.  We  re- 
ferred last  week  to  low  stocks,  which  is  fairly 
correct,  except  in  the  case  of  cutlery.  It  is 
true  that  the  stock  of  some  lines  of  this  was 
allowed  to  run  down  pretty  low  at  the  end  of 
the  year,  as  is  the  custom,  but  since  that 
time  there  has  been  a  suitable  replenish- 
ment, and  one  of  the  leading  general  houses 
here  show  an  extensive  and  varied  assort- 
ment of  all  the  leading  brands  of  cutlery, 
where  intending  purchasers  will  be  sure  to 
find  all  they  want.  Payments  do  not  appear 
to  be  as  satisfactory  as  they  might  be  from 
Ontario,  but  in  Quebec  they  are  fairly 
good. 

Wire — Business  in  wire  continues  small, 
and  no  change  is  anticipated  in  the  near 
future. 

Rope — Only  a  few  small  lots  are  moving 
for  actual  wants.  Otherwise  business  is 
quiet.  We  quote  :  Sisal,  8}4  to  8^"c.  for 
716  and  upwards,    and  15c.    for  deep  sea 


line  ;  pure  manilla,  io^  to  io^c.  for  7  16 
and  upwards,  and  u^c.  for  smaller  sizes. 

Cutlery — There  has  been  a  fair  move- 
ment for  immediate  shipment  in  small  orders 
of  these  goods.  In  our  last  some  reference 
was  made  to  small  stocks  of  this  kind.  This 
was  hardly  correct.  Brokers  and  makers 
agents,  it  is  true,  have  not  been  doing  very 
much  so  far,  but  although  stocks  as  usual 
were  allowed  to  run  down  at  the  close  of  the 
year,  there  has  been  considerable  replenish- 
ment since  that  time.  In  one  case  at  least, 
of  one  of  the  big  general  houses,  its  stock  of 
cutlery  we  can  testify  from  personal  inspec- 
tion is  a  large  and  varied  one. 

Nails — There  is  little  or  nothing  doing 
in  cut  nails  and  only  a  few  small  lots  of  wire 
nails  are  moving. 

Bolts,  Nuts,  etc— Demand  for  small 
lots  of  carriage  bolts,  nuts,  burrs,  etc.,  that 
we  have  previously  noted,  continues. 

Tacks — There  has  been  a  moderate  busi- 
ness in  tacks  on  account  of  immediate  ship- 
ments. House  tacks  in  small  kegs  are  one  of 
the  lines  showing  a  good  deal  of  movement. 

Chain — Quiet  and  dull,  with  nothing 
special  to  report. 

Horseshoes — No  business  doing  in 
horseshoes,  but  a  few  small  lots  of  horsenails 
are  moving  out.  Spring  orders  are  back- 
ward. 

Ware — There  has  been  some  further 
business  in  common  iron  ware,  but  it  is 
slacking  up  a  little. 

Sporting  Goods— As  a  rule  these  are 
dull  and  featureless. 

Tools — Quite  a  fair  assortment  of  car- 
penter tools  keep  on  the  move,  but  the  busi- 
ness doing  is  not  of  an  extensive  character. 

Plumbing  Supplies— Nothing  special  to 
report. 


Builders'  Supplies— Are  absolutely 
without  feature. 

Iron  Pipe — A  few  small  lots  have  been 
moved,  but  for  forward  business  buyers 
won't  operate. 

Naval  Stores  —The  firmness  in  turpen- 
tine noted  in  our  last  has  been  accentuated 
and  we  now  quote  the  line  at  52  to  53c.  ac- 
cording to  quality.  Business,  however,  re- 
mains quiet  in  all  lines.  We  quote  :  Tur- 
pentine, 52  to  53c. ;  resins,  $2.50  to  $5,  as  to 
brand  ;  coal  tar,  $3.50  to  $4  ;  cotton  waste, 
6j£c.  for  colored,  and  7  to  10c.  for  white  ; 
oakum,  1)4  to  7%c. ;  and  cotton  oakum,  10 
to    I2}£c. 

METAIiS' 

The  dull,  depressed  feeling  that  we  have 
had  to  report  in  heavy  iron  and  metals  is 
still  the  predominant  characteristic  of  the 
market.  In  pig,  for  instance,  neither  the 
agents  of  the  Nova  Scotia  furnaces  or  im- 
porters of  Scotch  brands  are  doing  anything 
Bar  iron  is  the  same  way,  while  in  other 
lines,  although  cable  advices  from  England 
state  that  prices  are  at  bed  rock  and  more 
apt  to  advance  than  remain  stationary,  busi- 
ness in  tin  plate  and  other  leading  lines  for 
spring  importation  is  conspicuous  by  its  ab- 
sence. 

Pig  Iron — The  market  for  pig  iron  is 
steady  but  dull.  A  few  small  lots  of  Nova 
Scotia  have  been  placed  for  forward  ship- 
ment at  $17  for  No.  1  and  Summerlee  at  $19, 
with  Carnbroe  $18.  Buyers,  however,  mani- 
fest a  determined  opposition  against  operat- 
ing ahead,  and  will  only  take  what  they  see 
an  opening  for.  We  quote  ex-store  :  Sum- 
merlee, $19  to  $19.50  ;  Eglinton,  $18  to 
$18.25  ;  Carnbroe,  $18,  and  Nova  Scotia, 
$17. 

Scrap   Iron — There   has   been   nothing 


broad  hoop 

PATTERN. 


SECTION 
FULL  SIZE 


IRON  CLAD 
PATTERN. 


We  can  Supply  at  Once 


everything  required  in  the  milk  delivery  line — Cans,  Trimmings,  Pails  and  Sheets.     We 
have  an  entirely  new  idea  in  Creamery  Can  Gauge,  easy  to  solder,  perfectly  tight,  un- 
breakable.    Sap  Buckets  and  Spiles.     We  can  supply  both  the  ordinary  flaring  and  Montreal  pattern  deep  straight  bucket. 


THE  McCLARY  MNFG.  CO.,  London,  Toronto,  Montreal,  Winnipeg,  Vancouver. 
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The  Best  is  the  Cheapest. 


.    .    EVERY 


STANDARD  BELT 


GUARANTEED. 


J.  L.  GOODHUE  &  CO.,  "'SI. 

A  full  stock  of  our  goods  kept  on  hand 
by  our  Western  representative, 

H.  D.  SIMMONS  &  GO. 


Telephone  2164. 


85  York  St.,  Toronto 


Manager  of  Works  Wanted, 

A  well  educated  and  thoroughly  practical 
Mechanical  Engineer  with  previous  experience, 
capable  of  taking  sole  charge  of  the  Mechanical 
Department  of  the  business.  One  with  a  know- 
ledge of  Electrical  Engineering  preferred.  The 
company  has  a  well  equipped  machine  shop, 
and  is  at  present  engaged  in  manufacture  of 
Skates,  Bolts,  Nuts,  etc..  and  General  Machine 
Work.  Address,  stating  age,  qualification, 
previous  experience,  reference  and  salary 
required. 

The  Starr  Manufacturing  Co.,  Ltd. 

HALIFAX,    N.  S. 


Pat.  Hot.  19, 1889. 


Above  Cut  Is  One-h*!f  Actual  Six*. 

"  Hathaway  Fence  Wire." — Safe,  solid  and  sure.  The 
handsomest.  Seen  at  long  distance.  Will  not  sag  or  get 
out  of  shape.  Allowance  lor  contraction  and  expansion. 
Suitable  for  (arm,  field,  garden,  lawn  or  trellis  work. 
Easily  put  up  ;  splices  itself,  and  cheap. 

The  Collins  Manfg    Co.,  Manufacturers, 

84  Adelaide  Street  East,  Toronto. 


THE 


Eureka   Refrigerator, 

PATENT. 
Manufactured  by  the 

Eureka  Refrigerator 

Co.,  of  Toronto. 

54  Noble  St. 

Wm.  Hooey,  Manager 

This  cut  shows  our  grocer 
size.  We  keep  a  large  assort- 
ment in  stock  for  the  trade, 
which  we  will  supply  at  any 
time. 

Send  for  Catalogue. 


AMERICAN  CARPET  SWEEPERS 

CANADIAN  MAKE 
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PRICE  PER  DOZEN,  $26.00. 

Ord 

er  from  your  jobber,  or  send  direct 

to 

J.  M.  WARNER  MFG.  CO. 

Send  for  Price  Lists.                   HAMILTON. 

CUTLERY. 


Jos.  Rodgers  &  Co's,    E.   M.   Dickinson's  and 
other  Sheffield  Makes.    German  Pocket  Knives 


and  Razors,  "  Hercules  "  Scissors. 
Import  orders  solicited.  See  our 
samples  and  prices. 


A.  G.  LESLIE  &  GO. 

MONTREAL   and   TORONTO. 


Pure  Southern 


TURPENTINE 


Our  Specialty 


Remember,  we  are  headquarters  for  the   pure  article,  and   intending  purchasers  will  do 

well  to  get  our  price  before  placing  their  orders. 
Every  barrel  of  Turpentine  we    ship  is   accompanied    by  our   printed  guarantee  that  it 

is  ABSOLUTELY  PURE- 

We    Are    Not  Members   of   any  Combine. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W.,  TORONTO 


THE 


•• 


INVINCIBLE. 


EVERY  SAW 
WARRANTED. 


Guaranteed  four  Gaages  Thinner  on  Back  than  Front  and  Made  from 
the  Highest  Quality  of  Double  Refined  Silver  Steel. 


Manufactured  only  by 


The  James  Robertson  Co. 


(LIMITED.) 


SAMPLE  ORDER  SOLICITED. 


Toronto- 


THE  WHITMAN  &  BARNES  MFG.  CO. 

Canadian  Branch:    St.  Catharines,  Ont. 


no.  i 


Nail  Hammer 


It  cannot  be  excelled  in  quality  or  finish  by 
any  Hammer  mauufactured. 

Our  "Garden  City"  Nail  Hammer 


GET    OUR    PRICES 
TRY    OUR    GOODS 


AND 


Is  the  best  and  cheapest 
"Solid  Cast  Steel"  Ham- 
mer on  the  market.  .  .  . 


We  aim  to  keep  in  stock  a  full  line  of  Hammers,  Sledges, 
etc.,  and  will  make  prompt  shipments 
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HARDWARE. 


MONTREAL  MARKETS.— Continued. 

special  to  report  in  scrap  during  the  week, 
and  we  quote  wrought  iron  $14  to  $14.50. 

Bar  Iron — There  is  only  a  small  move- 
ment to  meet  actual  requirements.  We 
quote  $1  85.  No  change  is  anticipated  in 
this  lire  until  the  tariff  matter  is  settled. 

Sheet  Iron — This  line  continues  quiet 
and  unchanged,  at  $2.40  tc  $2.60  for  black 
sheet  iron  ;  Russian  sheets  are  quoted  io>£ 
tone;  common  sheet,  $2.25  to  $2.40,  ac- 
cording to  gauge. 

Hoops  ane  Bands — Trade  rules  quiet 
and  prices  are  nominally  the  same,  at  $2.30 
to  $2.35. 

Steel — There  is  a  jobbing  business  do- 
ing of  the  usual  dimensions  for  the  season. 
We  quote  :  Best  cast  steel,  ioj^  to  no; 
sleigh  shoe,  $2.40  ;  spring,  $2.50;  tire,  $2,150 
to  $2.75,  and  round  machinery  steel,  $3. 

Galvanized  Sheets— There  is  little  or 
no  business  to  report.  Prices  continue  nom- 
inally unchanged.  We  quote  :  i,%  to  50 
for  ordinary  brands  ;  Morewood,  6  to  £>%c; 
tinned  sheets,  coke,  No.  24,  6  to  tl4c ;  No. 
26,  b%  to  6Xc,  and  the  usual  extra  for 
larger  sizes. 

Tin  Plate — There  is  no  particular 
change  in  tin  plates,  and  we  have  nothing  to 
report  either  in  the  matter  of  business  on 
spot  or  for  spring  importation.  We  quote  : 
Cokes  ex-store,  $3  to  $3.15,  and  charcoal 
$3.50  to  $4,  according  to  brand. 

Canada  Plate — Canada  plate  rules 
steady  for  business  from  stocks  here,  and  a 
few  small  lots  have  been  moved  at  $2.45. 

Terne  Plates — There  s  nothing  doing 
in  ternes,  which  we  quote  at  $7  to  $7.25,  as 
to  grade. 

Copper — Copper  rules  dull  and  nominal 
at  n  to  120 

Tin — No  change  in  tin  this  week,  which 
we  quote  at  20  to  21c  for  ingot,  and  25c.  for 
bar  tin. 

Spelter — Remains  quiet  and  unchanged 
at  $4.60  to  $4.7  5- 

Antimony — Continues  nominal  at   \ol/i 

tO  I2C. 

Lead — Steady  and  unchanged.  We  quote: 
pig  lead  $2.80  to  $3,  and  sheet,  $4  to  $4.25. 

Sheet  Zinc — There  is  no  change  in 
these,  which  are  stationary  at  $5  to  $5.25. 

Cement — There  has  been  no  change  in 
the  situation  of  the  cement  market.  De- 
mand is  slow  and  business  dull.  We  quote  : 
English  cement,  $2.05  to  $2.15,  and  Belgian, 
$1.90  to  $2.  The  advance  in  firebricks  noted 
in  our  last  has  been  maintained,  with  a  fair 
amount  of  trade  doing  at  $18  50  to  $22.50 
per  1,000  as  to  brand. 

PAINTS  AND  OILS. 

There  is  a  fair  lot  of  orders  coming  in  for 
paints,  leads,  varnishes,  etc.,  for  forward  de- 
livery, but  business  for  present  movement 
is  nil.  Linseed  oil  is  quiet  and  firm.  We 
quote  as  follows  :    Choice  brands  of  white 


lead,  government  standard, $5to$5. 25;  No.  1, 
$4.75  ;  No.  2,  $4.50;  No.  3,  $4.25  ;  No. 
4,  $4;  dry  white  lead,  5c;  red  lead,  pure, 
4^0;  No.  1,  4%c.\  zinc  white,  pure,  $725; 
No.  1,  $6.25;  No.  2,  $5.25;  linseed  oil,  round 
lots  raw,  590,  boiled,  620 
GLASS. 

Orders  for  glass  on  spring  account  con- 
tinue fair,  and  the  better  tone  noted  in  our 
two  last  letters  is  fully  maintained  We  quote : 
$1.25  for  first  break ;  $1.30  second  break, 
per  50  feet  ;  $3  25  for  first  break  per  100 
feet ;  putty  in  bulk,  $1.85. 

PETROLEUM. 

The  market  has  ruled  quiet  andv  steady 
with  no  feature  of  interest  to  note.  Demand 
has  been  moderateand  confined  to  small  lots. 
We  quote  as  follows  :  Canadian  refined 
at  n^c.  in  shed  at  Montreal,  for  round 
lots,  and  120  for  small  quantities.  Ameri- 
can petroleum,  16c.  in  car  lots,  \b%z.  in 
10-barrel  lots,  i6^c  in  five-barrel  lots,  and 
17 %c.  for  single  barrels,  net  cash  ;  American 
benzine,  23  to  25c  ;  Canadian  benzine,  io^c 
Petrolea;  12  'Ac.  Montreal. 
HIDES. 

The  receipts  of  green  hides  have  been 
small,  but  the  demand  is  very  slow  and  the 
market  dull.  Prices  are  low,  in  fact,  the 
lowest  known.  We  quote  :  No.  1  at  3^4c, 
No.  2  at  2^0,  and  No.  3  at  i^c.  Sheep 
and  lambskins  are  moving  slow  at  70  to  750 
each.  In  calfskins  there  is  an  easier  feeling 
and  there  is  a  move  on  foot  to  reduce  prices 
to  50,  but  at  present  dealers  are  still  paying 
6  to  70 

TALLOW. 

There  has  been  rather  more  enquiry  for 
tallow  of  late,  and  all  the  small  lots  obtain- 
able have  been  bought  up  at  $'4  to  60 
Stocks  are  not  large  and  firm  values  are 
looked  for. 

WOOL. 

There  is  only  a  small  hand  to  mouth  trade 
doing  in  wool,  a  few  sales  of  Cape  and  some 
Canadian  fleece  in  a  small  way  being  all 
the  business  there  is  to  note.  We  quote  : 
Greasy  Cape,  14  to  i6c.;B.A.,  scoured,  30  to 
350;  Canadian  fleece,  18  to  200;  North- 
west, 11  to  140,  and  British  Columbia,  n 
to  I2]4c,  as  to  grade.  In  pulled  wools,  20 
to  21  %c.  is  quoted  for  supers,  and  extra,  23 
to  26c. 


MONTREAL    TRADE    NOTES. 

The  announcement  that  Thos.  Wilson  & 
Co.,  one  of  the  oldest  French  wholesale 
hardware  houses,  was  in  difficulties,  was  a 
genuine  surprise  to  the  trade  this  week. 
The  house  is  one  of  the  oldest  on  the  east 
end  of  St.  Paul  street,  and  it  is  the  general 
wish  of  the  trade  that  they  will  pull  through 
all  right. 

The  firm  of  Wm.  Johnson  &  Sons  (Ltd.), 
paint  manufacturers,  has  made  application 
to  liquidate  the  business,  and  the  stock  has 
been  sold  to  W.  E.  Dickson. 

Simpson,  Hall,  Miller  &  Co.  have  com- 
pleted the  work  of   removing   their    plant 


J^^Vv^U  FACTUR  E  r/V  |^ 

METALLIC  ROOFING  C9 


and  stock  from  their  old  premises  on  De 
Bresoles  street  to  their  new  warehouse  and 
factory  on  Notre  Dame  street. 

The  S.S.  powder  manufactured  by  the 
Smokeless  Powder  Co.,  of  London,  Eng- 
land, is  meeting  with  a  very  favorable  re- 
ception, and  any  sportsman  who  gives  it  a 
trial  will  readily  recognize  its  many  advan- 
tages. 

In  one  of  our  trade  notes  last  week  we  re- 
ferred to  the  fact  that  stocks  of  cutlery  were 
low  in  jobbers'  hands.  This  does  not  apply 
to  the  assortment  of  these  goods  offered  by 
Messrs.  Caverhill,  Learmont  &  Co.  The 
writer  can  testify  from  personal  inspection 
that  their  stock  of  all  the  leading  brands  of 
cutlery  is  a  very  extensive  one,  sufficient  to 
meet  the  possible  wants  of  all  their  patrons. 


TORONTO  MARKETS. 

Toronto,  Feb.  23,  1894. 

HARDWARE. 

A  SLIGHTLY  brisker  trade  has  been 
experienced  by  jobbers  during  the 
week  in  general  hardware,  but  trade 
is  still  on  the  whole  quiet,  and  in  volume 
scarcely  up  to  that  of  the  average  of  pre- 
vious years.  Much  of  this  is  no  doubt  due  to 
the  refusal  of  merchants  to  anticipate  their 
wants  until  Parliament  has  taken  some  de- 
finite action  in  regard  to  tariff  reform.  Pay- 
ments in  Ontario  continue  to  show  slight 
improvement,  but  those  due  from  the  North- 
west and  British  Columbia  are  much  as  be- 
fore. The  colder  spell  and  the  accompany- 
ing snow  has  resulted  in  city  payments  be- 
ing met  a  little  better.  Coil  chain  is  show- 
ing a  little  more  activity  than  a  week  ago, 
and  the  same  may  be  said  of  some  lines  of 
ware.  There  is,  if  anything,  a  little  more 
life  in  plumbers' supplies,  while  builders'  sup- 
plies are  about  as  uninteresting  as  ever. 
Milkcan  trimmings  are  going  out  freely. 
There  have  been  some  enquiries  from  the 
Northwest  for  rifles,  but  otherwise  trade  in 
sporting  goods  is  dull.  Poultry  netting, 
supplies  of  which  are  now  being  received,  is 
being  shipped,  but  at  prices  much  lower 
than  those  obtaining  a  year  ago. 

Wire — The  principal  demand  in  this  line 
seems  to  be  for  bright  iron  wire  for  tinners' 
use,  but  even  in  this  the  quantities  moving 
are  small. 

Rope — Some  good  shipments  have  been 
made  on  account  of  forward  orders,  balance 
to  go  forward  in  April.  Prices  are  being 
held  virtually  the  same  as  last  week.although 
in  a  few  instances  they  have  been  shaded  a 
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MARKETS—  Continued 

little.  We  quote  :  Sisal,  7-16  in.  and  larger, 
8c;  %,  5-16,  y%  in.,  8^c.  Manilla,  7-16  in. 
and  larger,  10  to  ic^c;  #,  5-16,^  in.,  \o% 
to  n^c. 

Cutlery — While  not  altogether  dull,  yet 
the  volume  of  business  is  not  large.  A  few 
good  orders  have  been  received,  principally 
lor  "  pockets." 

Nails — Business  is  quiet  in  both  cut  and 
wire  nails,  while  horseshoe  nails  are  in  fair 
demand. 

Green  Wire  Cloth — A  few  shipments 
have  been  made,  but  it  is  rather  early  yet 
for  much  business  to  be  done.  Prices  are 
unchanged  at  $1.85  to  $1.90  per  100  square 
feet. 

Tacks — Continue  quiet,  and  those  selling 
in  kegs  have  been  reduced  in  price. 

Chain — Enquiries  have  been  coming  in 
quite  freely  for  quotations,  and  several  good 
orders  have  been  booked,  but  the  general 
shipments  from  stock  have  been  small. 

HORSESHOES —  Demand  steady,  but  for 
small  lots  as  a  rule. 

Ware— Tinware  is  going  out  quiet  freely, 
especially  that  portion  covering  the  spring 
supplies.  Peerless  ware  is  being  called  for 
in  good  quantities,  and  a  few  sales  have 
made  in  blue  and  white  ware. 

Lawn  Mowers — Much  as  before,  busi- 
ness being  practically  at  a  standstill. 

Sporting  Goods — Some  sales  of  rifles 
have  been  made  in  the  Northwest,  but  in 
this  section  of  the  country  there  is  nothing 
doing  scarcely. 

Plumbers'  Supplies— Actual  trade  is 
still  quiet,  although  enquiries  for  prices  are 
coming  in  more  freely  than  for  some  time, 
and  prospects  are   all  the  brighter  thereby. 

Iron  Pipe— Is  still  moving  fairly  well, 
but  no  large  sales  are  reported. 

Builders'  Supplies  —Trade  continues 
dull  and  featureless. 

Milkcan  Trimmings— These  are  going 
out  quite  freely,  and  tinned  iron  for  making 
up  the  same  is  in  active  demand.  Not  many 
orders  have  yet  been  booked  for  sap  buckets 
and  spiles,  the  season  yet  being  early. 
Creamery  cans  and  trimmings  for  same  are 
going  out  more  freely. 

Firebrick — Prices  are  advancing  owing 
to  a  scarcity  of  the  best  brands,  and  it  is 
thought  probable  that  supplies  will  have  to 
be  brought  into  Toronto  before  the  opening 
of  navigation  ;  $33  to  $36  is  quoted  for  A  1 
brands. 

METALS. 

Galvanized  iron,  black  iron,  hoop  and 
bands,  ingot  tin  and  tin  plate  have  been 
moving  satisfactorily,  but  in  other  lines  there 
is  not  much  doing. 

Pig  Iron — Some  carload  lots  of  Nova 
Scotia,  on  account  of  orders  booked  last 
fall,  have  been  coming  in,  and  a  few  orders 
for   Scotch  iron,  delivery  April  1,   are  an- 


nounced, but  on  terms  that  were  private. 
Trade  is  however  still  quiet,  and  quotations 
are  purely  nominal.  We  quote  nominally 
as  before  :  Summerlee,  $20.50  to  $21;  Carn- 
broe,   $19.50  to    $20  ;    Siemen's,    $19  50  to 

$19.75- 

Rogers,  Brown  &  Co.,  Buffalo,  report  the 
Toronto  market  for  American  pig  iron  as 
follows  :  Our  vision  from  long  and  constant 
use  has  become  strained.  It  can't  be  de- 
pended on,  we  acknowledge.  We  think, 
however,  that  there  is  more  activity,  but 
coupled  with  lower  prices.  It  is  difficult  to 
say  just  where  the  market  is.  As  a  matter 
of  fact  history  is  being  made  every  day,  and 
great  activity  is  required  to  keep  from  being 
old  fashioned.  We  quote  on  the  cash  basis 
f.o.b.  cars  Buffalo  :  No.  iX  foundry  strong 
coke  iron,  Lake  Superior  ore,  $14.30;  No.  2 
X  foundry  strong  coke  iron,  Lake  Superior 
ore,  $13.80  ;  No.  2  foundry  strong  coke  iron, 
Lake  Superior  ore,  $13.55;  Jackson  County 
silvery  No.  1,  $16.80  to  $18.30  ;  Lake  Su- 
perior charcoal,  $16.25;  Southern  soft  No.  1, 
$12.85  5  Southern  soft  No.  2,  $12.60. 

Bar  Iron — Business  is  still  confined  to 
small  quantities  at  $1.85  to  $1.90.  Stocks 
in  the  hands  of  the  mills  are  light. 

Sheet  Iron — A  continued  improvement 
is  to  be  noted,  the  demand  being  all  round 
good.  Prices  have  been  shaded  a  little, 
but  for  quantities  only,  it  is  claimed.  $2.75 
is  still  quoted  as  the  base  price. 

Galvanized  Iron— Is  going  out  fairly 
well,  principally  in  the  heavier  gauges, 
namely,  26,  24,  and  22.  Some  few  case  lots 
in  the  lower  gauges  have  changed  hands. 
Prices  unchanged.  We  quote  Queen's  Head 
and  Gordon  Crown  brands  at  5  to  5%c.  for 
16  to  24  gauge. 

Ingot  and  Str«aits  Tin — Some  few 
good  orders  have  been  booked  and  for- 
warded, but  in  general  orders  have  been 
small  and  prices  easier,  at  20  to  21c.  for 
small  lots  and  19^  to  20c  for  quantities. 

Ingot  Copper — Business  is  opening  up 
a  little  in  this  line,  but  the  movement  is  still 
light  however.  We  quote  n^  to  12c.  for 
ton  lots  and  %c.  extra  for  small  lots. 

Sheet  Copper — Shipments  from  stock 
have  been  limited,  but  import  lots  have  just 
arrived  and  are  being  delivered  at  destina- 
tion. Prices  are  unchanged  at  15  to  17c.  per 
pound. 

Zinc  Spelter — Although  a  few  orders 
have  been  received  business  generally  ruled 
quiet,  at  4X  to  4>^c.  for  domestic  and  a%. 
to  i,)ic.  for  imports. 

Sheet  Steel — There  are  a  few  sorting- 
up  lots  moving,  but  on  the  whole  it  con- 
tinues quiet.  Import  orders  are  not  yet  to 
hand.  We  quote  base  price  $2.25  for  plates 
and  $2.40  for  beads. 

Boiler  Tubes — Boiler  makers  are  quite 
busy,  and  there  is  a  fair  demand  for  tubes 
in  consequence.  Prices  are  lower,  with  the 
tendency  still  downward.  We  quote:  1% 
inch,  8c.  ;    2  inch,  9c;    2%  inch,  10c;    2j4 


inch,  io^c.;3  inch,  i2j£c;  3^  inch,  16c; 
4  inch,  2ic. 

Corrugated  Iron — A  number  of  en- 
quiries are  being  received,  but  it  is  on  the 
whole  quiet,  as  is  usual  in  February.  We 
quote,  per  square,  for  galvanized  :  26  gauge, 
$4.25  ;  22  gauge,  $7  ;  painted,  $3  to  $4,50. 

TIN  PLATES — Are  going  out  quite  freely, 
and,  with  the  exception  of  one  or  two  odd 
sizes,  stocks  are  complete  We  quote  as 
before  :  $3 .85  to  $4  for  I.C  charcoal,  and 
$3.40  to  $3.50  for  coke  tin,  14x20  basis. 

Sheet  Zinc — Theie  is  not  much  doing, 
and  prices  are  unchanged  at  5X  to  5J^c. 

Terne  Plates —  Business  remains  at  a 
standstill. 

Hoops  and  Bands— Are  in  brisk  de- 
mand at  the  figures  quoted  last  week,  viz., 
$2.45  to  $2.55.     Stocks  are  still  heavy. 

Canada  Plates — Immediate  business  is 
practically  over,  except  for  special  sizes. 
Orders  are,  however,  being  taken  for  spring 
delivery.  Of  all  dull  and  all  bright  there 
is  very  little  held,  jobbers'  stocks  being 
principally  in  half-polished.  We  quote  : 
All  dull,  $2.60  to  $2.65  ;  half-polished  $2.- 
75  ;  and  all  bright,  $2.90. 

Solder — No  special  feature  to  note,  de- 
mand keeping  about  the  same.  Prices  un- 
changed at  14  to  16c.  according  to  quality. 

Pig  Lead — Trade  has  dropped  off  a  little 
in  this  line,  but  prices  are  unchanged  at 
$2.90  to  $3  per  hundred  pounds. 

Antimony — There  is  not  much  doing  in 
the  way  of  immediate  business.  Orders  are 
however  being  taken  in  cask  lots  for  import, 
but  at  lower  figures  however  than  previous 
quotations,  and  the  probabilities  are  that 
still  lower  values  will  be  seen.  We  quote 
11X  to  ii^c. 

GLASS. 

Business  continues  quiet,  but  even  then 
jobbers  find  it  difficult  to  supply  the  demand 
for  the  sizes  wanted  on  account  of  the  low- 
ness  of  stocks.  Prices  are  being  maintained 
at  $1.20  to  $1.25  first  break.  There  are  still 
some  important  orders  being  booked.  Plate 
glass  remains  quiet  and  unchanged. 
PAINTS  AND  OILS. 

The  anticipated  advance  in  the  price  of 
turpentine  has  materialized,  the  figures  now 
being  50c.  Toronto,  Hamilton,  London,  and 
Guelph,  with  2c.  per  gallon  added  for  de- 
livery at  outside  points.  It  was  anticipated 
that  the  advance  would  have  been  at  least 
3c.  per  gallon.  The  association,  how- 
ever, was  satisfied  with  2c.  for  the  time 
being,  but  the  market  is  strong  at 
the  advance  in  sympathy  with  the  Ameri- 
can market.  There  is  not  much  de- 
mand for  turpentine.  Linseed  oil  is  in 
fair  demand  and  unchanged,  at  60c. 
for  raw  and  63c.  for  boiled,  Toronto,  Ham- 
ilton, London,  Guelph,  with  2c.  added  for 
delivery  at  outside  points.  Orders  are  being 
taken  for  Paris  green,  but  it  is  yet  eatly  for 
much  business    to    be    done     in    this  line. 
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MA  RKETS.  —  Continued 

Putty  is  quiet,  at  $1.90  to  $2  for  bulk  and 
$2  to  $2.10  in  bladders.  White  lead  is  quiet 
and  unchanged  at  the  5c.  basis.  The  paint 
and  oil  trade  shows  some  signs  of  improve- 
ment. 

OLD  MATERIAL,. 

Business  is  dull.  There  has  been  a  slight 
drop  in  the  price  of  stove  cast  scrap  and  old 
copper  bottoms.  We  quote  prices  paid  by 
dealers  as  follows:  Agricultural  scrap,  55c.  per 
cwt  ;  machinery  cast,  60c.  per  cwt. ;  stove  cast 
scrap  35  to  40c.  ;  No.  1  wrought  scrap  40c. 
per  cwt.  ;  N0.2,  including  sheet  iron,  hoop 
iron  and  mixed  steel,  10c. ;  new  light  scrap  cop- 
per 7% c;  heavy  scrap  copper  8to8j^c;  old 
copperbottoms 7  to 7#c. ;  light  scrapbr ass5c ; 
heavy  yellow  scrap  brass  7c;  heavy  red  scrap 
brass  7  to  7^c;  scrap  lead  i>£  to  2c; 
scrap  zinc,  1%  to2c. ;  scrap  rubber,  3c;  coun- 
try mixed  rags,  75  to  80c.  per  100  lbs.;  clean 
dry  bones,  45  to  55c.  per  100  lbs.  ;  borings 
and  turnings,  10  to  15c. 

SEEDS. 

In  both  Alsike  and  red  clover  the  export 
season  is  about  over,  and  in  the  absence  of 
a  home  demand  dealers  are  not  anxious  to 
accumulate  stocks.  There  is  a  good  deal  of 
inferior  Alsike  offering  that  will  not  fetch 
price  quoted.  Timothy  is  quiet  with  offer- 
ings moderate.  We  quote  prices  paid  by 
jobbers,  delivered  Toronto  :  Alsike,  good  to 
finest,  $5.50  to  $6.50;  timothy,  ordinary  to 
choice,  machine  threshed  $1.25  to  $2,  with 
fancy  unhulled  worth  30  to  40c.  per  bushel 
more  ;  red  clover,  prime  to  choice,  $5.25  to 
55-50. 

HIDES,  SKINS,  WOOL,,  TALLOW. 

Hides — Quiet  and  unchanged,  dealers 
paying  3'Xc.  ior  green,  and  selling  cured 
at  3^c. 

Skins — All  offering  aie  taken,  but  there 
is  not  much  activity.  Prices  unchanged  at 
80c. 

Wool — More  wool  has  been  selling  the 
last  few  days,  but  the  market  is  still  very  quiet. 
Prices  unchanged.  We  quote  :  Domestic 
fleece  combing  17%  to  20c;  brashy  clothing, 
20  to  22c;  selected  |fine  clothing  from  21  to 
23c;  Southdown,  from  24  to  25c.  Foreign 
wools — Green  Cape,  11  to  13c;  B.  A.  cloth- 
ing from  27  to  29c;  yellow  ditto,  24  to  26c. 
East  India  wools — White,  17  to  18c;  yel- 
low, 10  to  14c;  black  and  grey,  11  to  12c. 
Mediterranean  wool — White,  from  15  to 
17c;  grey  and  fawn  color,  from  10  to  12c. 

Tallow — Quiet  and  easy  ;  dealers  are 
paying  5^c.  for  rendered,  and  selling  at  6c; 
rough  unchanged  at  3c. 

PETROLEUM. 

Business  continues  fair  on  the  Toronto 
market  at  unchanged  prices.  We  quote  :  5 
to  10  barrel  lots,  imperial  gallon,  Toronto — 
Canadian,  12  to  12 )4c.  ;  carbon  safety,  15^ 
to  16c;  American  water  white,  18  to  19c; 
photogene,  20c. 

The  Petrolea  Advertiser,  in  its  weekly  re- 
view, says  :  "Crude  oil,  $i.oij£  per  brl.;  re- 


fined, 6%  to  byic.  in  bulk,  or  9  to  9#c.  in 
barrels  in  car  lots  f.o.b.  here.  The  oil  mar- 
ket this  week  has  been  quiet,  owing  to  the 
absence  of  speculation,  which  is  due  to  the 
immediate  expectation  of  the  advent  of  the 
flowers  and  sweet  smelling  shrubs  that 
bloom  in  the  spring,  at  which  season  of  the 
year  the  demand  for  refined  oil  usually  falls 
off,  and  the  farmers  go  to  bed  by  daylight." 


MARKET    NOTES. 

Turpentine  is  2c.  higher  at  50  to  52c. 

Large  shipments  of  poultry  netting  have 
been  received  by  M.  &  L.  Samuel,  Benjamin 
&  Co. 

Sanderson  Pearcy  &  Co.  report  that 
orders  are  coming  in  for  Paris  green,  espe- 
cially for  Berger's  English  manufactured. 

The  Metallic  Roofing  Co.  report  that  their 
January  business  was  nearly  100  per  cent, 
larger  than  for  the  same  month  last  year. 

Hon.  Clarke  Wallace  will  be  in  Toronto 
Saturday,  and  will  consult  with  merchants 
and  manufacturers  regarding  the  tariff. 

Rice  Lewis  &  Son  have  one  of  their  win- 
dows devoted  entirely  to  a  display  of  water 
filters.     It  attracts  a  good  deal  of  attention. 

Sanderson  Pearcy  &  Co.  have  received 
a  fresh  supply  of  glass,  and  all  sizes  are  to 
be  had,  both  in  "  Star"  and  "  Double  Dia- 
mond." 

M.  &  L.  Samuel,  Benjamin  &  Co.,  report 
that  they  are  booking  a  number  of  orders 
for  screen  door  hinges,  having  four  or  five 
different  kinds  in  stock. 

E.  T.  Morton,  of  Morton  &  Turner,  hard- 
ware,stoves,  and  tinware,  Campbellford,  has 
purchased  his  partner's  interest  and  will 
continue  the  business  alone  in  future. 

M.&  L.  Samuel,  Benjamin  &  Co.  have  a 
large  quantityof  Booth's  nickel-plated  copper 
kettles,  which  they  are  offering  at  what  they 
claim  to  be  greatly  reduced  prices.  These 
kettles  are  said  to  be  nearly  twice  as  heavy 
as  the  ordinary  kettles  on  the  market. 

By  request  of  Dr.  Oldright,  lecturer  on 
hygiene,  at  the  School  of  Pedagogue,  Mr. 
Dowd,  of  Smead,  Dowd  &  Co.,  delivered  a 
lecture  on  Thursday  to  the  attending  stu- 
dents on  the  Smead  &  Dowd  system  of  heat- 
ing. Mr.  Dowd's  lee  ure  was  interspersed 
with  many  practical  tests,  and  was  listened 
to  by  about  sixty  students. 

The  Alabastine  Company  report  increased 
sales  of  alabastine  this  season,  and  that 
Church's  potato  bug  finish  seems  to  be 
taking  well  with  the  dealers,  and  that  they 
have  booked  orders  for  upwards  of  1,000 
barrels  of  Church's  potato  bug  finish,  and 
are  taking  more  at  the  rate  of  three  tons  per 
day. 

The  Kemp  Mfg.  Co.  report  a  marked  im- 
provement in  business.  "Orders  for  our 
onyx  enamel  ware  are  coming  in  rapidly," 
says  the  firm.  "We  have  always  handled 
the  best  of  enamel  ware,  and  have  sold  more 


onyx  ware  than  any  two  firms  in  the  coun- 
try. We  have  been  having  a  large  demand 
from  the  country  trade  for  milk  can  stock 
and  other  dairymen's  supplies." 

M.  &  L.  Samuel,  Benjamin  &  Co.  are  issu- 
ing pamphlets  to  the  trade  in  regard  to  the 
double  truss  cornice  brake,  a  cut  of  which 
was  shown  in  Hardware  a  few  weeks 
ago.  Further  improvements  have  just  been 
made  in  the  brake,  which  are  referred  to 
in  the  pamphlet. 

The  Toronto  Smelting  Co.  report  that 
though  this  is  considered  the  quiet  season 
for  solder,  their  brands  are  still  in  good  de- 
mand. "  Business  in  our  other  lines  is  also 
moving  nicely,"  said  the  firm. 

The  Toronto  Plate  Glass  Importing  Co. 
report  the  receipt  this  week  of  a  large  ship- 
ment of  mirror  plate  glass.  "  We  are  still 
busy  working  on  the  Toronto  drill  shed," 
said  a  member  of  the  firm.  "  The  prospects 
for  the  glass  trade  this  year  are  good.  We 
anticipate  that  the  bulk  of  it  will  be  from  the 
country." 

Chas.  Boeckh  &  Sons,  brush  manufac- 
turers, Toronto,  report  a  big  run  on  their 
shelf  step-ladders,  which  are  manufactured 
specially  for  the  use  of  painters.  "  Our 
travelers  tell  us  that  Hardware  is  ihe  most 
popular  trade  journal  with  the  trade  through- 
out the  country,"  said  a  member  of  the  firm. 

The  McClary  Mfg.  Co.  report  having  had 
a  large  demand  for  sap  buckets.  "  Sales 
in  cook  stoves  have  been  good  this  week, 
and  there  has  been  a  big  run  on  creamer 
trimmings  and  cans,"  reports  the  firm. 
"  We  anticipate  a  heavy  demand  for  our 
new  patent  milk  can  gauges." 

The  Toronto  Steel  Clad  Bath  &  Metal 
Co.  report  a  steadily  increasing  demand  for 
their  baths.  The  firm  say  :  "  No.  2  Steel 
Clad  is  finding  favor  everywhere,  and  we 
anticipate  a  large  run  on  them.  We  have 
received  the  contract  for  the  placing  of  all 
baths  in  the  new  summer  hotel  which  is  in 
course  of  erection  at  the  terminus  of  the 
Niagara  Electric  Railroad." 

The  Collins  Mfg.  Co.,  Toronto,  report 
business  showing  signs  of  improvement. 
The  firm  announces  that  it  is  in  receipt  of  a 
carload  of  wire  this  week.  "We  anticipate 
a  large  demand  for  Hathaway  fence  wire 
this  season,"  Mr.  Collins  remarked  to  a 
Hardware  representative.  "One  of  our 
travelers  said  to  me  the  other  day  that  he 
had  found  no  advertisements  bring  such 
good  results  to  him  as  those  we  placed  in 
Hardware." 

The  Canadian  Mineral  Wool  Co.,  To- 
ronto, report  their  business  in  engine  pack- 
ing on  the  increase.  "  A  large  manufacturer 
of  engine  packing,  etc.,  on  seeing  our  stock 
this  week,"  saida  representative,  "remarked 
that  he  would  wager  there  was  not  a  finer  or 
larger  stock  in  this  line  in  Canada  or  New 
York  State.  We  invite  and  advise  dealers 
to  inspect  our  stock  or  correspond  with  us 
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QUflMTY 


That  is  the  Word ! 


•  • 


Our  Prices  are  as  Low  as  any,  but  that  is  a  secondary  consideration.  The  Quality  of  our 
Goods   is  unequalled  in  Canada. 

We  carry  a  full  line  of  Paints.  Varnishes,  Glass,  and  General  Painters'  Supplies. 

"Painters"  Pure  White  Lead,  Pure  Prepared  Paints,  all  shades  and  sizes,  Carriage  Varnish  Paints,  Colors  in  Oil  and  Japan, 
Oil  and  Water  Stains,  etc.  Varnishes,  Shellacs,  Glues,  Dry  Colors,  Artists'  Materials,  Brushes,  etc.  Glass,  all  sizes  ;  Best 
Quality  4ths,  Double  ♦,  Enamelled,  Rough  Rolled,  Stained,  etc. 


SANDERSON    PEARCY  &  CO.,  130  to  138  Bay  Street,  TORONTO 

— ^ _ _ ■•——•__ _ _ ^__*_ ^ ___________ ^ ^ ^__ _____ _ 

r0^oBATE  ^    joseph  RODGERS  &  SONS,  "—■ 

*^  Ta  manufacturers  of 

^SJ  Pocket  and  Table  Cutlery,  Scissors,  Razors,  Erasers,  Etc. 

These    goods    have    fully    maintained    their    reputation    as    the    best    cutlery    in    the    world    for    over 

ONE    HUNDRED  AND  FIFTY  YEARS. 

Any  Infringements  of  our  Name  and  Corporate  Mark  will  be  promptly  prosecuted. 


Sole  Agents  for  Canada, 


JAMES  HUTTON  &  CO.,  -  -  Montreal 


M 


ard  Wear  Paper 


FOR 


Hardware  Men 

Manillas,  Brown  Wrapping, 
Hardware  Manilla  .   .   . 
Leather  Manilla,  Etc.,  Etc. 


PflPEP 


We  can  supply  Paper  of  all  Grades,  in  any  size  or  weight, 
at  the  best  prices  and  most  favorable  terms.  Write  us 
for  samples  and  quotations. 


TORONTO  BRANCH  :  29  Front  St.  West. 
MONTREAL  BRANCH  :  318  St.  James  St. 

THE 


-  E.  B.  EDDY  CO.,  Hull,  Canada 
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before  placing  th  ir  orders.  We  have  this 
week  received  an  order  from  the  Nasmith 
Co.,  Ltd. ,  Toronto,  for  a  quantity  of  our 
steam  pipe  covering." 

The  regular  annual  meeting  of  the  share- 
holders of  the  Toronto  Silver  Plate  Co.  was 
held  at  their  offices,  570  King  street  west, 
on  Monday,  the  12th  inst.  The  old  board 
of  directors  were  re  elected,  viz.  :  W.  H. 
Beatty,  president  ;  Alfred  Gooderham,  vice- 
president  ;  Geo.  Gooderham,  W.  H.  Part- 
ridge, Wm.  Biggar,  W.  T.  Kiely,  Wm. 
Thomson,  James  Webster,  Frank  Turner, 
C.E.,  with  Messrs.  E.  G.  Gooderham  as 
manager,  and  Jno.  C.  Copp,  as  secretary- 
treasurer.  A  good  year's  business  was  done, 
and  the  company  are  bringing  out  many 
new  patterns  for  the  present  year. 


AMERICAN  MARKETS. 

New  York,  Feb.  23,  1894. 
Copper — The  clearest  information  as  to 
alleged  late  extensive  dealings  is  quite 
cloudy,  and  the  nearest  approach  to  facts  is 
a  statement  that  orders  have  been  placed 
recently  for  several  million  pounds,  for 
March,  April,  and  May  delivery,  and  that 
the  orders  were  chiefly  for  electrolytic  and 
lower  grade  copper.  On  prices  the  only 
statement  drawn  out  was  that  wire  bars 
brought  about  <)}4c.  Rumor  had  it  that 
Lake  Superior  ingot  went  at  9^ic.  or  less, 
but  there  was  no  confirmation  of  either  deal- 
ings or  offers  at  below  g)^c.  On  casting 
stock  the  popular  quotations  were  93^c.  up- 
ward. 

Pig  Tin — Speculation  shows  no  sign  of 
revival.  Purchases  by  dealers  and  consum- 
ers are  extremely  conservative.  The  offer- 
ing is  somewhat  reserved  as  well.  In  short 
the  market  remains  extremely  flat,  and  the 
movement  of  prices,  while  still  tending  in 
the  downward  direction,  is  extremely  nar- 
row. 

Pig  Lead — There  were  quite  free  offers 
of  common  domestic  at  3.25c.  ;  some  quiet 
seeking  for  business  at  3.20c,  and  few  if  any 
bids  above  3  1 5c.  on  carload  or  larger  lots. 
The  offering  was  tame,  but  liberal  enough  in 
connection  with  light  demand  to  keep  the 
tone  of  the  market  rather  weak.  Private  ad- 
vices quoted  3  to  3.02  j£c.  for  common,  and 
3.05c.  for  desilver  zed  in  St.  Louis.  The 
Metal  Exchange  wire  was  3.05c.  London 
cable  quoted  £9  7s.  6d.  for  soft  Spanish. 

Spelter — Private  advices  quoted  3  65  to 
3.70c.  in  St.  Louis  for  prime  Western,  with 
the  inside  rate  the  exception.  The 
Metal  Exchange  wire  was  3.65c.  On  the 
Exchange  there  were  offers  to  sell  for  prompt 
and  February  delivery  at  3.85c.  here.  Out- 
side of  that  there  was  little  if  any  offering  of 
good  brands  at  less  than  3.90  to  3.95c.  for 
delivery  here  or  at  common  point.  Sales 
here  are  very  moderate.  London  cable  to 
the  Exchange  quoted  ,£16  for  good  merchant 
brands. 

Antimony — Of  ordinary  jobbing  parcels 


there  is  about  the  usual  movement,  and  in 
prices  hardly  any  change  takes  place.  Prices 
are  steady  at  about  9^  to  9XC-  f°r  Hallett's, 
and  io}4  to  ioXc.  for  Cookson'j,  on  the 
spot. 

Tin  Plate— No  improvement  was  re- 
ported in  the  volume  or  character  of  spot 
business,  and  orders  for  future  deliveries 
are  still  running  below  the  average  for  the 
season,  although  offers  are  made  by  sellers 
at  5  to  7%c.  below  popular  spot  prices.  The 
market  thus  remains  rather  weak  as  well  as 
low. 

Iron  and  Steel. — General  report  indi- 
cated that  flatness  is  the  most  prominent 
feature  in  the  pig  iron  market  at  the  present 
time.  The  signs,  more  or  less  substantia', 
of  good  trade  that  came  to  the  surface  a 
week  ago  have  about  all  disappeared,  only 
routine  business  is  passing.  The  bulk  of 
this  is  at  late  lowest  prices  for  both  foundry 
and  mill  grades. 

On  manufactured  iron  and  steel  the  re- 
ports were  tame,  as  a  rule.  In  some  few  in- 
stances negotiations  for  fairly  good  sized 
lots  of  structural  material  and  pipes  were 
referred  to,  but  railroad  patronage  continues 
light,  and  the  movement  in  ordinary  bars 
and  sheets  is  still  on  a  rather  limited  scale. 


PERSONAL  MENTION. 

HARRY  GAYFER,  who  has  been  con- 
nected with  Adam  Hope  &  Co., 
wholesale  hardware  merchants,  of 
Hamilton,  has  accepted  a  position  with 
Messrs.  H.   S.  Howland,  Sons  &  Co. 

Cyrus  A.  Birge,  general  merchant,  Can- 
ada Screw  Company,  Hamilton,  was  in 
Toronto  this  week. 

W.  B.  Clements,  Milton,  was  in  Toronto 
this  week,  attending  the  A.  O.  U.W.  con- 
vention. 

A.  F.  McPherson,  secretary  of  the  Mont- 
real Rolling  Mills,  who  has  been  sojourning 
in  Toronto  some  time,  returned  to  the 
"  Commercial  Metropolis"  this  week. 

Mr.  Forbes,  of  Halifax,  inventor  and 
manufacturer  of  the  Columbus  skate,  was  in 
Toronto  this  week. 

These  country  merchants  were  seen 
touring  the  warehouses  this  week  :  M.  H. 
Smith,  Oakville  ;  M.  C.  Drew,  Burk's  Falls  ; 
E.  Seeber,  Caralsrhue  ;  J.  S.  Johnson,  of 
Oshwekin  ;  Fred  Hatch,  of  Hatch  Bros., 
Whitby. 


A  BENEVOLENT  HARDWARE  MAN. 

The  following  letter,  which  explains  itself, 
was  received  Wednesday  morning  by  Mayor 
Kennedy  from  Alfred  D.  Benjamin,  of  the 
firm  of  M.  &  L.  Samuel,  Benjamin  &  Co.: 
"  Deeply  impressed  by  the  eloquent  address 
ot  Her  Excellency  Lady  Aberdeen  at  the 
Pavilion  yesterday,  I  beg  to  enclose  a  cheque 
for  $100,  to  be  devDted,  according  to  your 
good  judgment,  on  behalf  of  the  unemployed 


of  this  city.  In  view  ot  the  persistent  efforts 
of  the  Council  to  reduce  our  assessments 
this  year  to  a  minimum  it  is  a  duty  incum- 
bent upon  those  who  will  benefit  thereby, 
and  are  in  a  position  to  aid  their  less  fortu- 
nate brethren,  to  consecrate  a  portion  of  the 
savings  to  the  relief  of  the  deserving  poor 
among  us." 
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PEOPLE  WE  MEET. 

6  6  T  COULD  punch  that  fellow's  head  for 
him  if  I  siw  him,"  said  a  traveler  to 
me  the  other  day.  "Why  is  that  ?" 
I  asked.  "  1  thought  he  was  a  decent  sort 
of  a  fellow."  "  Decent,"  said  he  ;  "  Well, 
I'll  show  you  how  decent  he  is.  I  called  on 
him  for  that  small  account  of  a  little  over 
three  dollars.  He  was  in  and  told  me  it 
was  too  bad  that  it  hadn't  been  paid,  but  if 
he  did  not  pay  it  next  week  I  could  go 
behind  the  counter  and  kick  him.  Well,  I 
left  him,  feeling  satisfied  that  I  would  get  it 
all  right  the  following  week.  I  called  again 
a  week  later,  and,  as  before,  he  was  there. 
'  Well,'  he  said,  '  I  guess  you  had  better 
come  and  do  that.'  '  Why,  how  is  that?'  I 
said,  'have  you  not  got  any  money?'  '  No,' 
he  replied,  but  I'll  be  sure,  without  fail,  to 
let  you  have  it  next  week.  '  All  right,'  I 
said.  Before  I  saw  him  again  he  had  com- 
promised for  25c.  on  the  dollar." 

A  lawyer  owed  me  nine  dollars  for  goods. 
I  handed  him  two  accounts  for  collection 
amounting  to  $6  and  $3  respectively.  He 
succeeded  in  collecting  $3,  which  he  kept.  I 
asked  him  for  a  settlement  ;  he  told  me  that 
he  had  collected  $3  and  his  bill  against  me 
was  $6,  so  he  wou  d  call  it  square.  I 
thought  it  was  lucky  he  did  not  owe  me  $20. 

A  respectable  firm  would  not  keep  an  em- 
ployee around  his  place  who  was  getting  a 
good  salary  and  did  not  pay  his  debts.  But 
governments  do. 

Retailer. 


SUCCESS  AND  MANHOOD. 

THE  Rev.  Dr.  Munger,  whose  book, 
"  On  the  Threshold,"  has  aroused  in 
so  many  young  men  a  desire  and  im- 
pulse to  do  what  they  know  they  ought  to 
do,  says,  in  a  discussion  of"  How  to  Get 
On  in  the  World  "  : 

"  There  can  be  no  getting  on  in  the  world 
except  by  getting  on  in  manhood.  I  admit 
that  it  is  a  fine  thing  to  secure  good  posi- 
tions and  large  salaries,  to  build  up  a  pros- 
perous business  and  to  make  money,  to 
achieve  a  good  name  and  to  win  honors  ; 
but  I  claim  that  it  is  a  better  thing  to 
achieve  a  true  manhood,  to  stand  well  in 
your  own  conscience,  to  command  your  own 
self-respect,  to  be  rich  in  honesty  and  honor 
and  purity  and  kindness  and  intelligence 
and  high  purpose. 

"  This  is  better  because  it  is  what  life  is 
for  ;  better,  also,  because  it  is  the  true  way 
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14,  16,  18  and 
20  Pearl  Street, 
TORONTO,  ONT. 


Toronto  Lead  &  Color  Co. 

Are  offering  to  the  trade  is 
guaranteed  to  be 

ABSOLUTELY   PURE 


of  getting  on  in  the  world.  There  is  no 
getting  on  except  on  the  strength  of  a  full 
manhood.  Scripture  is  clear  on  this  point. 
When  Christ  said,  '  Seek  ye  first  the  king- 
dom of  God,  and  his  righteousness,  and  all 
these  things  shall  be  added  unto  you,'  He 
meant  that  if  one  made  a  true  life  one's  first 
object,  one  wou'd  not  lack  food  and  sheltei 
and  raiment.  The  man  goes  before  every- 
thing. There  must  be  a  man  to  work,  to 
win,  to  enjoy,  and  to  use.  If  there  is  not  a 
true  man  at  the  bottom,  there  will  be  no 
success  nor  enjoyment  nor  use,  but  only 
failure  or  some  phantasms  that  pass  under 
these  names. 

"  In  this  first  article  I  shall  speak  of  man- 
hood as  it  is  related  to  the  body. 

"  The  body  lies  at  the  basis  of  success  in 
all  respects.  A  poor  body  means  a  poor 
life  all  the  way  up,  even  to  the  highest  stages 
of  spiritual  life.  Any  religious  experience 
that  is  connected  with  a  weak  or  diseased 
body  is  to  be  regarded  with  suspicion. 
There  can  be  no  healthy  thought,  no  normal 
feeling,  no  sound  judgment,  no  vigorous 
action,  except  in  connection  with  a  sound 
body.  Great  minds  are  often  shut  up  in 
poor  bodies — as  Pascal  and  Cowper  and 
Carlyle  and  Amiel — but  in  each  case  we 
make  allowance  for  what  is  called  the  per- 
sonal equation  ;  their  opinions  are  examined 
in  the  light  of  their  physical  weakness  or 
disease  before  they  are  trusted. 

"  The  first  thing  a  young  man  who  has 
thought  enough  of  life  to  take  a  look  ahead 
should  take  into  consideration  is  how  to 
secure  a  good  body.  Mr.  Beecher  said  that 
the  best  way  to  secure  one  was  to  have  a 
good  set  of  ancestors  ;  but  as  we  cannot 
alter  matters  in  that  direction,  we  must  start 
with  such  bodies  as  we  have.  There  is  sel- 
dom an  ancestral  weakness  or  taint  that 
cannot  lirgely  be  overcome  or  kept  under. 
Nearly  every  one  can  be  strong  and  healthy 
if  he  will  begin  right  and  keep  on  the  right 
way. 

"It  is  impossible  to  overes.imate  the 
value  of  health  in  the  work  of  life.  It  is  not 
a  luxury  and  a  fortunate  possession  ;  it  is 
the  main  factor  in  the  whole  business  of  life. 
With  health,  the  way  is  open  to  any  success 


PARIS  GREEN  takes  a  tumble. 

Buy    it   at    your    own    figures. 

Combination    prices    broken. 

What  caused  it?  —  Read  below: 

A  BONANZA  FOR  DEALERS ^ 

Church's  Potato  Bug  Finish 

READY  FOR  USE  DRY     NO  MIX,NG 


REQUIRED 

Sticks  to  vines  and  finishes  the  whole  crop  of  Potato  Bugs  with  one 

application.     Also   kills   Curcuho   and   Tobacco    Worm.     The 

only  safe  way  to  use  a  strong  poison.     Cheap. 

NO  MORE  WATERY  POTATOES 

WORTH  ITS  COST  AS  A  FERTILIZER 

DOES  NOT  INJURE  THE  VINES 

WAIT  FOR  OUR  TRAVELERS,  WHO  WILL  TELL  YOU  ALL  ABOUT  IT 
Not  Sold  by  Jobbers 

Sole 
Manufacturers. 


.    .    1NUL    OU1U    Uy    JUUUOI&    .    . 

Alabastine  Company,  Paris, 


of  which  mind  and  heart  are  capable  ;  with- 
out health,  the  way  is  absolutely  barred. 

"  There  are  two  things  that  I  wish  to  em- 
phasize : 

"  First — Health  can  be  stored  up  for 
future  use,  and  can  be  drawn  on  for  the  hard 
times  of  after  life.  And  I  wish  to  say  that 
there  is  nothing  so  well  worth  laying  up  as  a 
good  stock  of  health,  though  I  prefer  to  call 
it  vitality.  By  virtue  of  the  mysterious  laws 
of  our  nature,  it  is  possible  for  us,  during  the 
period  previous  to  twenty-five,  to  work  into 
bodies  a  certain  thing  or  force  called  vital- 
ity which  will  last  until  we  are  seventy  or 
eighty,  and  yet  give  itself  off  all  the  wh  le  ; 
there  are  within  us  natural  dynamos  made 
to  keep  up  the  supply. 

"  It  is  with  this  vitality  that  we  do  our 
work,  whatever  it  is.  It  is  the  amount  of 
vitality  that  determines  the  amount  of 
work  ;  it  is  the  intensity  of  the  vitality  that 
determines  the  quality  of  the  work.  If  it  is 
not  secured  early,  it  can  never  be  secured. 
If  our  natural  stock-of  it  is  early  wasted  and 
drawn  off  by  excesses,  it  cannot  be  regained, 
any  more  than  you  can  put  oxygen  back 
into  ashes  and  make  them  into  wood  again. 

"Vitality  is  the  capital  with  which  the 


business  of  life  is  done.  There  must  be 
other  things — skill,  industry,  intelligence — 
but  this  is  what  we  do  the  work  with.  A 
good  body  well  developed  in  lung,  muscles 
firm,  nerves  steady,  and  quick  as  lightning 
when  called  on  to  act,  but  sleeping  quietly 
when  there  is  nothing  for  them  to  do;  limbs 
trained  to  all  sorts  of  vigorous  uses;  rapidity 
and  strength  of  action  ;  endurance  ;  keen 
eyesight  ;  the  whole  frame  alert,  facile,  re- 
sponsive to  every  demand  made  upon  it, 
and  imparting  its  quality  to  step,  voice,  eye 
and  gesture—  this  is  the  sort  of  body  we 
should  have  when  we  start  out  to  make  our 
way  in  the  world. 

"Second — My  next  word  is  that  this  vi- 
tality depends  largely  upon  habits  ;  good 
habits  increase  it,  bad  habits  waste  it.  Make 
it  your  business  to  lay  up  a  good  stock  of 
vitality.  You  have  hard  work  before  you  ; 
you  will  have  to  bear  heavy  burdens,  to  en- 
dure g-eat  strains  ;  there  will  be  times  when 
you  will  have  to  do  two  men  s  work,  go 
without  sleep,  undergo  dangers  and  experi- 
ences that  will  test  your  nerves  and  courage 
and  endurance.  Such  a  future  awaits  all. 
It  is  o'ten  said  that  a  brave  and  strong  lile 
depends  on  the  stuff  in  a  man.  True  ;  but 
the  stuff  consists  in  lar^e  part  of  vitality — 
a  good  body  well  stocked  with  nervous 
energy." 
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BUSINESS  CHANGES. 

PARTNERSHIPS   FORMED    AND   DISSOLVED. 

EDUFORT  and  J.  Barrette  have  regis- 
tered   a    partnership    to    carry    on 
•  business  as   plumbers  in  Montreal, 
under  the  style  of  Dufort  &  Barrette. 

N.  Lemieux  &  Noel,  wholesale  and  retail 
hardware,  Quebec,  have  dissolved. 

Booth  &  Ballantyne,  plumbers,  Montreal, 
have  dissolved.  James  Ballantyne  continues. 

L.  H.  Hebert,  wholesale  hardware,  Mon- 
treal, has  admitted  Jeanotte  and  Auguste 
Brodeur  as  partners  ;  style  unchanged. 

Matthews,  Reid  &  Co.,  blacksmiths  and 
carriage  makers,  Guelph,  have  dissolved, 
and  have  been  succeeded  by  Matthews  Bros. 

James  Cage  Bailey  and  John  Underwood 
have   registered  a  partnership  to  carry  on 
business  in  New  Glasgow,  N.S.,  under  the 
style  of  the  Steel  Harrow  Co. 
DIFFICULTIES,  ASSIGNMENTS, COMPROMISES. 

Sails  Seymour,  implement  agent,  Clarence- 
vil'e,  Que.,  has  assigned. 

McKinnon  &  McCracken,  general  mer- 
chants, Durham,  have  assigned. 

John  Wright,  gunsmith,  etc.,  Hamilton, 
has  assigned  to  George  Hunter. 

A.  Belanger,  blacksmith,  Rigaud,  Que., 
has  called  a  meeting  of  his  creditors. 

Adam  Forbes  &  Co.,  general  merchan's, 
Rathwell,  Man.,  are  asking  an  extension. 

Charles  Martini,  tinware  and  hardware, 
Rodney,  has  assigned  to  C.  B.  Armstrong. 

Turner  &  Morton,  hardware,  Campbell- 
ford,  have  dissolved.  E.  T.  Morton  con- 
tinues. 

Labelle  &  Fils,  contractors,  Montreal, 
have  assigned,  with  liabilities  of  some  $16,- 
ooo. 

Kaufman,  Wildfong  &  Co.,  general  mer- 
chants, are  offering  to  compromise  at  20c.  on 
the  dollar. 

A  demand  of  assignment  has  been  made 
on  Chas.  Campbell,  general  merchant, 
Richmond. 

W.  R.  Moffatt,  general  merchant,  Aspy 
Bay,  N.S.,  has  assigned.  So  has  E.  J.  Lord, 
grocer,  Halifax. 

Thomas  Wilson  &  Co.,  wholesale  and 
retail  hardware,  Montreal,  are  preparing 
a  statement  of  affairs. 

C.  Jasmin,  general  merchant,  Coaticooke, 
Que.,  is  absent,  and  a  meeting  of  his  credi- 
tors is  called  for  24th  inst. 

Jos.  M.  Noel  and  Jean  F.  Dagnem,  have 
registered  a  partnership  in  Quebec  to  carry 
on  business  as  hardware  dealers  urder  the 
style  of  Noel  &  Dagneau. 

W.  A.  MurrayandM.L.  Williams  have  reg- 
istered apartnershipin  Montreal  to  carry  on 
business  as  machinery  brokers  under  the 
style  of  Murray  &  Williams. 

H.  W.  Moorehouse,  general  storekeeper, 
Port  Alma,  has  assigned  to  C.  B.  Armstrong. 
W.  C.  McFadden,  in  the  same  line  of  busi- 
ness at  Williscroft,  has  also  assigned  to  Mr. 
Armstrong. 


P.  Dickson,  general  merchant,  Alexander, 
Man.,  has  compromised  at  60c.  on  the  dol- 
lar. A  W.  Dalton,  in  the  same  line  of  busi- 
ness at  Carberry,  Man.,  ha^  secured  a  set- 
tlement at  50c.  on  the  dollar. 

SALES   MADE   AND    PENDING. 

E.  M.  Walson,  general  merchant,  Heath- 
cote,  is  advertising  business  for  sale. 

The  general  stock  of  W.J.  Kidney,  Camp- 
bellville,  has  been  sold  under  chattel  mort- 
gage. 

The  stock  of  Beach  Bros.,  general  mer- 
chants, Bea^hbury,  is  to  be  sold  by  auction 
on  the  27th  inst. 

The  stock  of  Ovid  St.  Jacques,  general 
merchant,  Belle  Riviere,  Que.,  has  been  sold 
at  40c.  on  the  dollar. 

CHANGES. 

H.  S.  Sutherland,  blacksmith,  Acadia 
Mines,  N.S.,  has  sold  out. 

Fullerton  &  Ross,  general  merchants,  Mani- 
tou,  have  sold  out  to  C.  R.  Gordon. 

Joseph  Burke,  a  Morris  (Man.)  general 
merchant,  has  sold  out  to  James  Blair. 

Doyle  Bros.,  general  merchants,  Lloyd- 
town,  have  been  succeeded  by  Reynold 
Bros. 

J.  L.  Somers,  hardware,  Edmonton  South, 
N.W.T.,  has  been  succeeded  by  J.  J. 
Ferguson. 

John  Abel  Engine  and  Machine  Works 
Co.  (Ltd.),  Toronto,  have  obtained  charter 
of  incorporation. 

DEATHS. 

George  Cormack,  lumber,  Whitby,  is 
dead. 

James  Mitchell,  general  merchant,  Meri- 
gornishe,  N.S.,  is  dead. 

W.  Gilroy,  cf  the  firm  of  Gilroy  &  Moag, 
who  has  been  in  business  in  Smith's  Falls 
for  over  25  years,  is  dead. 


A  DESIRABLE  HAY  FORK  PULLEY. 

HS.  HOWLAND,  SONS  &  CO.  have 
just  received  a  consignment  of  the 
•  Har.z  S  eel  Hay  Fork  Pulleys,  and 
the  accompanying  cut 
conveys  a  good  idea  of 
the  style  of  its  construc- 
tion. These  pulleys  are 
made  by  the  same  peo- 
ple who  manufacture 
the  well-known  Hartz 
Sieel  Tackle  Block. 
They  combine  light- 
ness with  strength,  and 
are  claimed  by  the 
makers  to  be  superior 
to  any  other  pulleys  on 
the  market.  Quite  a 
number  of  pulleys  have 
already  been  sold  by  the  Messrs.  Howland, 
although  they  have  only  had  them  in  stock 
a  short  lime. 


CASH  VS.  CREDIT. 

WHY  do  merchants  encourage  the 
credit  system  ?  queries  Herald  of 
Commerce.  You  answer  that  you 
do  not.  Yes,  but  you  do.  If  the  system 
were  not  encouraged  by  merchants  it  would 
not  be  in  existence  to-day.  Did  you  ever 
step  to  think  that  the  mercantile  community 
of  the  country  is  the  only  body  of  men  who 
tolerate  the  credit  system  ?  Let's  see  you 
buy  postage  stamps,  postal  notes,  money 
orders,  etc.,  on  credit.  Go  to  the  theatre, 
and  you  pay  cash.  Express  companies  de- 
mand cash,  and  railroad  tickets  are  cash  on 
delivery  to  the  purchaser.  Why  should  not 
the  merchant  demand  and  receive  cash  ? 
Simply  because  he  encourages  the  credit 
system. 

It  may  be  an  impossibility  to  completely 
eradicate  the  credit  system,  but  a  strict  lim- 
itation upon  credits  is  a  step  on  the  right 
road,  and  its  evolution  will  be  practically  a 
cash  basis  system  of  doing  business.  It  is 
worthy  of  a  trial,  and  should  begin  among 
the  jobbers.  It  will  quickly  spread  among 
the  retailers,  like  measles  in  a  country 
school,  and  when  it  does  it  has  solved  the 
dead-beat  problem  for  all  time. 

When  sifted  down,  it  will  be  found  that 
the  credit  system  is  the  progenitor  of  and 
responsible  for  more  evils  that  affect  the 
financial  and  business  world  than  all  other 
agencies  combined. 


At  the  annual  meeting  of  the  Woodstock 
Biard  of  Trade  these  officers  were  elected  : 
President  D.  W.  Karn  ;  vice-president,  J. 
Mcintosh  ;  secretary-treasurer,  J.  G.  Wal- 
lace. Council — John  White,  John  F.  Stewart, 
John  M.  Grant,  J.  J.  Hill,  R.  Whitelaw,  A. 
Pattullo,  Jas.  Sutherland,  M.P.,  M.  Dougla<, 
J.  Scott,  T.  H.  Parker,  W.  G.  Clarke,  J.  R. 
Huggart.  Arbitrators — T.  W.  Gray,  C.  M. 
McCuaig,  R.  T.  Crawford,  J.  Morrison,  Dr. 
A.  M.  Clark,  Dr.  McLurg,  G.  Clarksm,  Dr. 
A.  Mackay,  F.  W.  MacQueen,  J.  Brady,  A. 
Gardner,  J.  Mitchell.  Auditors— C.  M.  Mr.- 
Cuaig  and  Dr.  Rice. 
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H.  Boker  &  Co. 

ARE   FAMOUS   FOR  THEIR 
FINE   QUALITY 

RAZORS,  SCISSORS, 

AND 

POCKET  CUTLERY 


TRADE 


MARK. 


(TREE   BRAND) 


f 

EE   BRA! 

For  Sale  by  Leading  Wholesale  Houses. 

SOLDER. 

Half-and-Half  Solder. 
Plumber's  Solder. 

Refined  Metal  Solder. 
Triangular  Solder. 


We  guarantee  all  OUR   GOODS!     If  found 
unsatisfactory  can  be  returned  at  our  expense. 


Toronto  Smelting/ Refining  Works 

92  and  94  Queen  St.  E.,  TORONTO. 

VARNISHES 


Acknowledged 

Al 


TRADE   MARK 


Unicorn 
Brand 


Don't  be  deceived.     We  guarantee 
them  against  all. 

Manufactured  by 

A.  RAMSAY  &  SON,  MONTREAL 

ESTABLI-HED  1842. 


Canada  lion  Furnace  0o„  Ltd, 

4  Manufacturers  of 

CHARCOAL  PIG   IRON 

MONTREAL. 

BRAND  "().  |.  F."  WE  RIVERS 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO.  E.  DRUMMOND, 

Managing  Director  and  Treasurer 


the  "JERSEY"    Butter    Mould. 


Made  in  following  sizes  : 
X  lb.  yi  lb.  i  lb.  2  lbs. 

This   mould  is  by  all   odds  the   most  satisfactory  in  every 
respect  on  the   market. 

The  square    shape  i    the  most   convenient   form   in  which 
butter  can  be  put  up,  both  for  packing  and  table  use. 

By  means  of  the  Screws  at  the  top  the   size  of  the  Mould 
is  adjustable,  and  exact  weight  can  be  arrived  at. 

The  Handle  and  Print  are  practically  fastened  to  the  Mould, 
and  still  easily  removed  for  cleaning  purposes. 

We  use  only  the  very  best  selected  white  maple,  thoroughly 
seasoned. 

Prices  Quoted  on  Application. 


Manufactured  by 


GHAS.  BOECKH  &  SONS, 


TORONTO,    ONT. 


TO   THE    TRADE 


Targets. 

we  control  the  sale   %    Hamilton,  Blue  Rock 

of  the  famous  •*  .     _  .    _, 

and  Expert  Traps 

Send  for  samples  and  get  our  prices.     Targets  well  packed  and  no 
second  handling.     Shipped  direct  from  factory  in  Hamilton. 


THE  BOWMAN  HARDWARE  and  SPORTING  GOODS  GO. 

HAMILTON,    ONT. 


BLACK 
DIAMOND 


FILE 
WORKS, 


21   Richmond  St.,  Philadelphia,  Pa. 

G-.  &c  HI.  ZB^IRILSriETT, 

MANUFACTURERS   OF 

Mill  Sawf  lies  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  _  Lightning  Sawfiles. 

EVERY  OTHER    DESCRIPTION  OF  SAW   FILES. 
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A  HANDY  SPRAYER. 

F  there  is  nothing  new  under  the  sun, 
methods  are  changing  at  any  rate.  This 
is  ascertained  in  one  respect  at  least  by 


a  glance  backward  at  the  methods  the  agri- 
culturists had  to  pursue  when  spraying  their 
plants  and  shrubs  in  the  years  gone  by,  and 
how  it  is  possible  for  them  to  do  the  same 
work  now  by  the  aid  of  the  Lennox  Sprayer, 
which  M.  &  L.  Samuel,  Benjamin  &  Co., 
of  Toronto,  are  now  making  a  specialty 
of.  A  retrospect,  however,  is  not  necessary 
to  demonstrate  this.  Indeed,  the  fact  can 
be  more  easily  ascertained  by  a  comparison 
of  the  method  of  spraying  as  shown  in  the 
first  of  the  accompanying  cuts  with  those 
that  follow.  This  sprayer,  which  is  known 
as  the  "  Knapsack,"  is  so  simple  in  its  con- 
struction that  all  danger  from  machinery 
complications  are  obviated.  It  is  well  made, 
and  with  reasonable  care  will,  it  is  claimed, 
last  a  dozen  years.  The  "  Knapsack"  has 
a  capacity  of  22  quarts,  and  when  full  weighs 
but  50  pounds.     It  can  be  adjusted  to  either 
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the  Paris  green  or  other  ingredient,  allowing 
the  other  free  to  manipulate  the  bulb.  A 
commendable  feature  about  the  sprayer  is 
that  much  less  Paris  green  is  used  than  by 
the  old  methods.  The  accompanying  cuts 
show  the  different  uses  to  which  the  "  Knap- 
sack "  can  be  put. 


GENUINE  WHITE  LEAD  WAS  USED. 

Some  years  ago,  says  the  London  En- 
gineer, Sir  William  Arrolbought  the  material 
of  the  old  Hammersmith  Bridge  for  the  pur- 
pose of  using  it  as  temporary  plant  in  the 
erection  of  the  Forth  Bridge.  It  had  been 
up  62  years,  and  a  great  many  of  the  parts 
had  not  been  painted  since  its  erection,  as 
it  was  impossible  to  get  at  them  ;  yet  those 
parts  were  in  a  good  state  of  preservation — 
in  fact,  quite  as  good  as  when  they  left  the 
works.  He  took  some  of  the  material  with 
which  it  had  been  painted  to  ascertain  the 
reason  for  the  good  state  of  preservation  it 
was  in,  and  the  result  of  analysis  was  that 


the  material  with  which  it  had  been  painted 
was  genuine  white  lead. 


man  or  boy.  On  the  left  of  the  machine 
there  is  a  knob  attached  to  an  agitator,  by 
which  the  operator   can  with  one  hand  mix 


SOME  BORN  TO  FAIL. 

There  are  failures  in  all  kinds  of  business, 
remarks  a  contemporary.  Some  men  seem 
born  to  fail.  At  least,  there  are  some  who 
never  make  a  success  of  anything.  Some 
men  have  started  out  under  exceptionally 
favorable  circumstances  and  have  failed, 
while  others.apparently  less  gifted, 
and  with  less  capital  at  their  com- 
mand, have  stepped  in  and  suc- 
ceeded. It  is  a  noticeable  thing 
in  the  business  world,  that  almost 
invariably  when  a  man  fails,  some 
one  is  ready  to  step  in  and  take  his 
place,  in  full  confidence  that  he 
can  make  a  success  of  the  enter- 
prise. Failure  is  sometimes  the 
result  of  accident,  or  of  a  com- 
bination of  circumstances  over 
which  one  may  have  no  control — 
such,  for  instance,  as  repeated 
losses  by  fire.  Many  failures,  how- 
ever, are  avoidable.  The  indi- 
vidual has  a  good  deal  to  do  with 
the  result.  Generally  speaking, 
incompetency  and  neglect  are  the 
principal  causes  of  failure  in  ordi- 
nary commercial  business.  Lack  of  knowl- 
edge of  the  particular  business  embarked 
in,   as   well  as    lack    of   ability    generally, 


lead  to  a  large  number  of  failures.  Lazi- 
ness, lack  of  push,  intemperance,  gamb- 
ling, are  simply  different  forms  of  neglect. 
But  come  how  they  may,  failures  are  bound 
to  occur,  from  one  cause  or  another,  while 


complete  success  is  seldom  attained  in  busi- 
ness. Statistics  show  that  complete  and 
continuous  success  in  business  is  the  great 
exception — failure  eventually  is  the  rule. 


HARDWARE  DID  IT. 

WPADGET,  of  Padget  &  Hay, 
Unionville,  talking  to  a  Hard- 
•  ware  representative,  said  :  "The 
times  are  not  so  hard  as  some  people  fancy: 
there  are  a  lot  of  chronic  grumblers  who  are 
always  crying  hard  times.  I  am  not  one  of 
them.  We  have  been  doing  fairly  well. 
Well,  yes,  there  was  some  talk  about  the 
Patrons  of  Industry  organizing  in  our  neigh- 
borhood, and  one  of  the  prime  movers  of 
the  scheme  approached  me  for  my  opinion. 
I  showed  him  a  copy  of  Hardware,  in 
which  was  published  an  article  on  the  sub- 
ject. He  read  it  and  seemed  much  im- 
pressed. Since  then  we  have  heard  very 
little  of  them  around  Unionville." 


The  Wellington  County  Councilhasagreed 
to  grant  a  bonus  of  $1.50  per  chain  to  those 
who  will  erect  wire  fences  along  the  country 


roads.  Wire  business  ought  to  be  brisk 
with  retail  hardwaremen  in  Wellington 
County. 
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CHIN       STEEL    WARE 

The  finest  dec  orated  Enamelled  Ware  made. 

Supplied   in    various   designs   for 

table  and  toilet  sets. 


PURITANA  IMPROVED  ENAMELLED  WARE 

Made  in  White,  Grey  Granite,  Cologne  Granite,  and  all  colors,  also  in  decorated 
Supplied    in    every    article    selling    in    Enamelled  goods. 

Imported  t   rough  the  General  Agents  for  Canada: 

PAINCHAUD,  SQUIRE  &  CO., 

Antwerp  (Belgium),  and   Montreal. 
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Wire.   Wire. 

Coppered  Steel  Spring  Wire,  Tinned  Mattress  Wire, 

Broom  and  Brush  Wire,    Hay  Baling  Wire, 

Flat  Wires,  Soft  Coppered  Wires. 

WE  GUARANTEE  THE  QUALITY  OF  ALL  OUR  WIRES. 

The  B.  Greening  Wire  Co.  Ltd. 

Write  for  Catalogue.  HAMILTON,     CANADA. 


Montreal,    Feb.   6th,    1894. 


To  the  Stove  and  Heater  Trade  : 

We  are  about  moving  our  works  to  the  most 
modern  plant  in  Canada,  at  St.  Henry,  near 
Montreal.  Our  New  Catalogue  will  be  ready 
early  in  March,  when  our  travelers  will  be  on  the 
road  with  a  full  line  of  Stoves,  Hot  Water  Heat- 
ers, Soil  Pipes  and  Fittings,  and  other  lines  that 
we  make.  Kindly  wait  their  arrival,  as  we  have 
the  very  lowest  prices  and  best  goods. 

Yours  respectfully, 

The  Wm.  Clendinneng  &  Son  Co.,  Limited, 

Stove  Manufacturers  and  Founders, 

Montreal    and    St.    Henry,   Que. 
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MEETING  EMERGENCIES. 

EMERGENCIES  we  must  all  meet, and 
many  of  us  are  just  now  having  to 
settle  the  question  of  "Shall  we  be 
able  to  master  the  situation,  or  will  the  situ- 
ation master  us?"  remarks  Merchant  Sen- 
tinel. 

It  is  now,  in  a  crisis  like  this,  that  the  man 
who  has  never  neglected  anything,  who  has 
never  lost  an  opportunity  offered  for  useful 
knowledge  of  any  kind  whatsoever,  finds  his 
time  and  trouble  rewarded  by  being  able  to 
do  something,  even  if  it  is  not  the  thing 
most  desired. 

'Tis  not  always  the  man  with  the  lightest 
heart  who  makes  the  world  smile,  and  not 
always  the  best  machinist,  who  would  not 
have  held  a  college  chair,  had  he  the  pri- 
vilege of  a  first  ch<*ce. 

But  let  us  not  easily  be  discouraged. 
Let  us  have  a  strong  determination  that  we 
will  at  least  be  equal  to  the  emergency 
which  presents  itself  now — leaving  the  fears 
for  future  troubles  out  of  the  consideration 
of  present  difficulties. 

Don't  worry  about  the  future,  meet  the 
emergencies  and  overcome  them  as  they 
arise  ;  but  keep  yourself  in  such  a  condi- 
tion, your  business  under  such  systematic 
control  as  will  insure  your  being  able  to 
push  it  over  and  through  all  adverse  cir- 
cumstances. 

Driving  without  reins  looks  well  in  a 
circus  display,  but  it  isn't  quite  the  practical 
thing  for  every  day  use. 

Such  men  as  Gleason,  Magnus  and  York, 
natural  horsemen,  men  with  exceptional 
ability,  manifested  in  their  power  over  and 
control  of  animals,  might  be  able  to  reduce 
to  practice  their  methods  of  governing  the 
horse  until  they  could  with  comparative 
safety  divest  him  of  bit,  bridle  and  reins, 
and  depend  upon  the  motion  and  crack  of 
their  whip  and  the  voice,  to  start,  guide  or 
stop  the  most  spirited  animal  under  ordin- 
ary circumstances  ;  but  even  they  would  be 
powerless  and  at  his  mercy  when  the  unex- 
pected arose — the  emergency. 

But  drivers  of  horses  are  not  all  Gleasons 
orYorks.  The  hundreds  of  men  with  less 
ability  must  drive  and  use  horses,  and  they 
must  have  reins  in  hand  ready  to  meet 
every  change,  overcome  every  emergency, 
or  the  runaway,  the  crash  and  disaster  must 
occur. 

There  is  not  one  of  our  careless,  heedless 
business  men  who  would  endanger  his  life 
and  limb  by  trying  to  imitate  these  expert 
horsemen  in  driving  a  spirited  colt  down  to 
their  office  or  store  in  the  morning  ;  and  yet 
they  will  drive  their  business  day  after  day, 
and  week  after  week,  without  the  reins  of 
order  and  system,  and  the  bit  of  definite  pur- 
pose. Because  some  man  of  extraordinary 
financial  ability  has  plunged  along  on  the 
road  to  success,  and,  perhaps,  safely  reached 
his  destination,  these  others  think  they  can 
follow,  and  throw  the  reins  of  all  restraint 


and  proper  management  out  over  the  dash, 
and  on  they  go  with  hurrah  and  shout  until 
theysight  the  dangersignal  of  an  emergency, 
such  as  has  met  our  business  men  within  the 
last  year,  and  then  their  charger,  who  isn't 
under  their  control,  goes  pounding  down  the 
difficulty-blocked  Failure  Street  until  there 
is  not  a  vestige  left  of  spoke,  or  hub,  or  axle 
to  their  elaborate  but  visionary  business  cart. 

The  horse  could  have  been  controlled 
very  easily  when  the  incoming  train  fright- 
ened him,  but  the  over-confident  driver  had 
thrown  the  reins  out  upon  his  back,  given 
him  his  head,  and  away  he  went.  It  wasn't 
necessary  to  worry  about  the  train,  but  it 
would  have  been  only  the  right  thing  to  do 
to  hold  the  reins  ready  for  any  unexpected 
emergency. 

It  is  not  necessary  to  borrow  trouble  from 
the  threatening  clouds,  but  it  is  good  policy 
to  keep  the  rudder  of  your  business  ship 
always  within  touch,  so  that  you  may  be 
master  of  the  unexpected  situations. 

Know  the  details  of  your  work  ;  be  able, 
if  necessary,  to  perform  them  ;  don't  be  a 
helpless,  reinless  driver. 

It  is  apparently  wasteful  for  a  man  who 
can  earn  several  dollars  an  hour  at  the  work 
which  is  his  specialty,  to  spend  any  time  in 
labor  which  can  be  performed  for  him  by 
the  man  whose  time  is  worth  very  much  less. 
If  the  better  man  lets  his  chores  encroach 
upon  the  hours  that  belong  to  his  special 
wprk,  he  certainly  is  wasteful;  but  it  does  not 
prove  that  it  is  wiser  for  him  to  forego 
chores  altogether.  It  would  not  be  wise  for 
the  captain  to  always  go  into  the  rigging  to 
take  in  the  top  and  main  sails,  but  he  should 
know  how,  and  be  able  to  do  so  if  the  cir- 
cumstances demanded,  for  this  bit  of  menial 
service  performed  by  him  might  at  the  time 
of  meeting  an  emergency  save  the  vessel. 

Know  every  detail  of  your  business  ;  be 
able  to  stop  this  leak  with  practical  know- 
ledge and  overcome  this  obstacle  with  actual 
experience.     Keep  the  reins  in  your  hands. 


IRON  ORE   DEPOSITS  OF  PICTOU. 

AMONG  the  applicants  at  the  Mines 
office  for  leases  to  mine  minerals  are 
Messrs.  H.  M.  Andrews  and  George 
A.  Ferguson,  of  Bridgeville,  Pictou  county, 
who  make  application  for  one  square  mile  of 
their  license  to  search.  The  application 
covers  a  deposit  or  vein  of  brown  hematite 
ore,  and  is,  unless  we  are  wrongly  informed, 
as  yet  the  only  discovery  of  a  body  of  ore  of 
this  character  on  the  western  side  of  the 
river  from  Springville  to  Sunny  Brae,  while 
the  specular  ores  have  here  been  located  in 
numerous  pockets  of  varying  sizes  and  well 
defined.  The  eastern  side  has  hitherto 
claimed  a  monopoly  of  the  hematites.  A 
specimen  of  the  Andrews  and  Ferguson  ore, 
taken  from  the  lead,  is  at  the  office  of  the 
commissioner  of  mines,  and  to  the  unex- 
perienced eye  of  the  journalist  it  looks  all 
right,  but  as  "the  proof  of  the  pudding  is  in 
the  eating  of  it,"  so  is  that  of  iron  ore  in  the 
analysis,  and  doubtless  the  lessees  are  able 
to  satisfy  anyone  of  an  enquiring  turn  of 
mind  on  that  score. — Chronicle,  Halifax. 


IMPROVED  MILK  CAN  GAUGE. 

DAIRYMEN  and  dealers  handling 
milk  can  stock  will  be  interested  in 
anything  that  is  new  in  this  line. 
Milk  can  gauges  have  been  previously  made 
by  a  sheet  of  glass  inserted  in  the  tin  and 
cemented  by  putty  or  some  similar  sub- 
stance. The  rough  usage  that  milk  cans 
often  receive  would  break  the  glass,  and  the 
putty  or  cement  was  not  conducive  to  clean- 
liness. The  cut  here  shown  is  that  of  the 
latest  improved  gauge  that  is 
being  offered  to  the  Canadian 
trade,  and  which  is  being 
manufactured  by  the  McClary 
Manufactur.ng  Co.,  London. 
"  In  the  place  of  glass  we 
have  placed  a  sheet  of  mici, 
which  is  held  firmly  between 
a  tin  frame  and  pressed  closely 
together,"  said  one  of  the  firm 
"  so  as  to  prevent  all  leakage, 
and  whereby  the  contents  of 
the  can  may  be  plainly  seen  from  the  ou- 
side.  Mica  is  an  improvement  on  glass,  it 
not  being  affected  by  the  heat,  and  it  will 
stand  greater  compression,  thereby  making 
it  more  tight.  It  is  not  so  easily  broken, 
and  the  absence  of  either  putty  or  cement 
makes  it  more  cleanly."  Patents  have  been 
app'ied  for  in  Canada  and  the  United 
States. 


SECTION 
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ELECTRIC  LIGHT  FOR  CARRIAGES. 

THE  lighting  of  the  interior  of  private 
carriages  is  on  the  increase,  and  one 
of  the  most  recent  instances  of  this 
new  departure,  says  Iron  Age,  is  the  recent 
electric  illumination  of  that  extraordinary 
relic  of  ancient  pomp  and  pageantry,  the 
state  coach  of  the  Lord  Mayor  of  London. 
The  lamps,  backed  by  an  enamel  reflector, 
are  placed  in  the  centre  of  the  roof  of  the 
gorgeous  carriage,  and  the  effect  is  said  to 
exceed  in  brilliancy  anything  seen  since  mad 
King  Ludwig  used  to  fill  his  chariot  with  a 
blaze  of  light,  and  set  out  on  his  wild  mid- 
night gallops  through  the  villages  and  forests 
of  Bavaria.  In  order  to  obviate  the  tendency 
of  the  platinum  wire  to  droop  when  it  be- 
comes hot,  a  glass  stilt  is  used,  and  the 
lamps  can  be  hung  vertically  instead  of 
horizontally.  In  the  first  attempts  to  light 
carriages  in  this  manner,  the  vibration  of 
traveling  was  apt  to  jar  the  lamps,  often 
causing  a  breakdown.  It  was  sought,  but 
unsuccessfully,  to  remedy  this  defect  by 
using  steel  springs.  The  plan  which  has 
been  adopted  in  the  Lord  Mayor's  coach  is 
to  suspend  the  complete  lamp  in  a  sheet  of 
rubber,  which  is  attached  to  the  interior  of 
the  carriage,  and  neutralizes  the  vibration. 
The  storage  batteries  which  provide  the  cur- 
rent are  carried  in  the  boot,  under  the  coach- 
man's seat.  A  battery  is  now  made  which 
keeps  a  lamp  alight  for  eighteen  hours. 
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You  Lose  More  Than  We  Do 


If  you  do  not  buy  a  copy 
of  "  Ideas  for  Hard- 
ware Merchants '  at  50 
cents 


JUST  HALF  PRICE 


Starting  a  Hardware  Store. 

What  Hardware  Dealers  May  Sell. 

System  in  the  Store. 

The  Holiday  Trade  in  Hardware. 

The  Parable  of  a  Foolish  Trader. 

More  About  Advertising. 

The  Value  of  Price  Lists. 


•     •        •     • 


CONTENTS: 

Behind  the  Desk. 
Ratio  of  Stock  Expenses  to  Sales. 
The  Use  of  a  Store  Window. 
The  Successful  Merchant. 
Cordiality  Between  Competitors. 
The  Commercial  Value  of  a  Smile. 
Books  for  Hardware  Men. 


Hints  about  Inventing. 
Retail  Advertising. 
John  Jones,  Jr. 
Business  Education. 
The  Other  Half. 
Cash  or  Credit? 

Etc.,  Etc.,  Etc. 


On  receipt  of  Fifty  Cents  this  valuable  work  will  be  forwarded  you, 
postage  prepaid.      Edition  limited. 


The  J.  B.  McLean  Publishing  Co. 

10  Front  Street  East 

Toronto. 
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TELEPHONE    1780. 


J.  H.  FARR  &  CO.  "-fflijLF  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,  Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 

8  to   16   MORSE    STREET,        -         -        TORONTO        ONT. 


For    Iron  Fencing, 
Bank  and  Office  Rail- 
£$  ings  and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of  Hot    Pressed 
Nuts,  Square  and  Hexagon 


THOS.  FIRTH  &  SONS,  Ld. 

Best  Crucible  Cast  Steel , 

STEEL,  PEECH&TOZER,Ld. 

Bessemer  Steel, 

Open  Hearth    Steel. 


Agents, 

James  Hutton  &  Co. 

MONTREAL. 


CURRENT    ]VTAHKET    QUOTATIONS. 


METALS. 


Tin. 

Lamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  21,    22 
Straits "     ....  20J.  21 

Tin  Plates—  Charcoal  Plates,  Bright. 
li.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes $5  50  $5  75 

I.X.,  "  6  75    7  00 

I.X.X.,       "  8  00    8  25 

Raven  &  P.D.  Grades— 

I.O.,  usual  sizes 4  00    4  25 

I.X.,  "  5  00    5  25 

I.X.X.,        "  6  00    6  25 

I.XXX.,     "  7  00    7  25 

D.C.,  124x17         3  75    4  00 

D.X 4  75    5  00 

D.X.X.        "  5  75    6  00 

Itote. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates— Bright 

Bessemer  Steel — 

I.C.,  usual  sizes    3  50     3  75 

I.C.,  special  sizes 3  75    4  00 

Note.—  Round  lots  of  14x20  might  be 

purchased  of  25c.  box 

Charcoal  Plates— Terne. 

Dean  or  J.G.  Grade — 

I.C.  20  x  28,  112  sheets 7  25 

I.X.  Terne  Tin 9  25    9  50 

Old  process  I.C 13  00 

»  '«      I.X 16  01 

Charcoal  Tin  Boiler  Plates. 
C  oklev  Grade—  Per  lb. 

.X.X.",  14x56,  50  sheet  bxs  ) 

14x60,  "  I  6ic,    7c 

14x65,  ) 

Tinned  Plates 

72x30  up  to  24  gauge 6}    6J 

26        "     6}    7 

28        "     7}     7J 

Iron  and  Steel. 

Base  Price 

Common  Bar,  per  100  lb    ..  $195     

Kenned      "               "            ..    2  35  2  65 

Horse  Shoe  "          "             ..     2  60  2  75 

Band               "           "              ..     2  50  2  60 

Hoop              "            '            2  60 

Swedish         "           "            ..     4  00  4  25 

Sleigh  Shoe  Steel 2  50 

Tire  Steel    3  00  3  25 

Machinery 2  75  3  00 

Cast  Steel,  per  lb    0  10  0  14 

Russian  Sheet        "         0  10J  0  11 

Tank  Platesl-5  and  thicker    2  00  2  25 

Hoiler  Rivets 4  60  5  00 

Boiler  Tubes. 

1-inch    lOJc 

-inch  13J 

Steel  Boiler  Plate. 

I  inch  $2  45 

I'-,     "       2  35 

'4      •'      nd  thicker  2  25 


Sheet  Iron, 

1  to  20  gauge  2},  3 

22  to  24      "  24,  2? 

26  "  2|,25 

28  "  2J,  3 


Canada  Plates. 

All  dull 2  65 

4  polished 2  75 

All  Bright  2  90 

Iron  Pipe, 

Wrought  62$  and  5p.c.  to  65  p.c. 
Galvanized,  40  to  40  and  5  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  50  and  10  to 
60  per  cent. 

Galvanized  Iron. 

Adams— MarS  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 5,    5} 

26gauge,  "       5i,5J 

28     "  "       5J,  5} 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5,51 

26  gauge,  "         .">j,  5* 

28      "  "  54,5} 

Note — Cheaper  grades  about    J  cen 

per  lb  less. 

Chain. 


Proof  Coil,  3-16  inch,  per  lb . 
|       "  "       . 

5-16  "  "       .. 

X      "  "      • 

7-16  "  "      .. 

H     "  "     .. 


..6    6  3-5 
-  •  4|    4} 
...  4i     4* 
...  4i     4| 
...  3|     4 
..  3J     3| 
...  2i     3 
.2  4-5    2J 

Trace,  per  doz.  pairs    $3  60    5  90 

German  coil,  per  100  ft    ....  1  65    2  70 

Jack  chain,  iron,  single,  per 
doz  yards 0  13    0  50 

Jack  chain,  double,  per  doz 
yards 0  15     

Jack  chain,  brass,  single,  per 
doz  yards 0  20    116 

Copper — Ingot. 

English  B.  S  ton  lots  0  11|  0  12 

Lake  Superior  0  12}  0  13 

Bolt  or  Bar. 

Cut  lengths,  round,  4  to  i  in.  $0  22  $0  25 
"  round  &  square 

1  to  2  in 0  20    0  23 

Vote — Complete,  lengths  abou    ufteen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60   $0  15    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  16    0  17 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
3  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 
4x6ft,  25to30  1bea,  perlb..  0  18    0  19 
85  to  45      "  "       ..  0  16    0  17 

"       50  lb  and  above  per  lb  0  15    0  154 
Boiler  <&  T.  K.  Pitts. 

Plain  Tinned    perlb 0  21 

Spun         "  "         0  25 


Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Boll  &  Sheet,  14  to  26  gauge.  0  2s0  0  21 

27  to  30      "      ..  0  23  0  25 

"  "       30  and  up 0  26  0  28 

Sheets,  haru-rolled  2x4  f  t. . .  0  21  0  23 

Zinc  Spelte   . 

Foreign,  per  lb ..  0  04}  0  05 

Domestic    "      0  04|  0  04| 

Zinc  Sheet. 

5  cwt  casks 0  05}  0  05§ 

Part  casks 0  054  0  05} 

Lead. 

Imported  Pig.  per  lb 0  03    0  03} 

Domestic  "      0  03 

Bar,  1  pound 0  044 

Sheets,  24  lbs,  sq.  ft,  by  roll  0  044  0  04} 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  04J  0  044 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note — Cut  lengths,  net  price ;  ton  lots 
25  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  74c 

Solder.  perlb. 

Bar  Half-and-half  (guar.)...    0  15    C  16 

Standard  0  14    0  15 

Wire 0  17    0  19 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's.perlb  $0  12    0  12J 

Other  makes"    Oil    0  12 

White  Lead. 

Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  cwt  5  00 

No.  1  Do "  4  75 

No.  2  Do "  4  50 

No.  3  Do "  4  25 

Prepared  Paints. 
(In  J.  4  and  1  gallon  tins.) 

Pure,    pergallon $105 

2nd  qualities    "      0  90 

Barn(inbbls)  0  80      0  90 

Colors  in  Oil. 

(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

Green   0  09 

Chrome    "         0  08 

French  Imperial  Green  0  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwt  1  35  1  40 

"      (J.F.L.S.)"  "            2  75 

"      Roval        "  "  1  10  1  15 

Venetian  Red,  ('best)    "  "  1  80  1  90 

English    Oxides    per  cwt  3  00  3  25 

American      "      )      ,.        „  1  o=  ,  an 

Canadian    "     J  W5  1  90 


Paris   Green,  per  lb  0  134    0  15 

Burnt  Sienna,  pure,  per  lb  0  08J 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  Black  "      0  09 

Chrome  Yellows  "      0  12 

"  ,l  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greens  "      0  12 

Golden  Ochre  0  03  j 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  69 

Extra        '  "        0  90 

Brown  Japan  "        0  65 

Brown  Japan,  Turpentine  p.  gal.  0  85 

No.  1  Carriage  "         1  30 

Gold  Size  Japan  "    1  00  1  20 

Pure  Orange  Shellac "       1  95  2  05 

Hard  Oil  Finish         130 

Oil  Shellac  1  40 

White  Shellac  2  25 

Linseed  Oil  (in  bbls) 

Raw,    per  gal  0  60    0  62 

Boiled        " 0  63    0  65 

Tnrpentine  (in  bbls) 
Selected  Packages,  per  gal    0  48      8  50 

Castor  Oil. 

Best,  perlb 0  07J    0  08 

Cod  Oil. 

Cod  Oil,  per  gal 0  50    0  51 

Glue  (in  bbls) 

Common,  broken    0  10    011 

French  medal  Oil    0  13 

Cabinet 0  13    0  15 

White,  extra 0  16    0  18 

Gelatine 0  20    0  SO 

Strip 0  16    0  17 

Coopers 0  17    0  19 

Liquid  Glue— F.  LePage's,  dis.  20  to 
25  per  ct.  off  list;  Munn's,  dis.  25  to  3* 
per  cent,  off  list. 


HARDWARE. 

Ammunition — Cartridges. 

Kim  Fire  Pistol,  dis. 40  to  45  p.c.  Anier 
Rim  Fire  Cartridges,  Dom.  50 and  5. 
Rim  Fire,  Military,  net  list,  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fin  Cartridges,  Dom.  30  p.c. 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.     B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded   Shot   Shells,     "  Trap  "    and 

"  Dominion  '  'grade,  10  p.c 
•  Shot. 

Canadian,  common,  15  per  cent. 

Wads.— Baldwin's. 

per  lb 
Best  thick  white  felt  wadding, 

in  41b.  bags 1  00 

Best  thick  brown  or  grey  felt 

wads,  in  4  lb.  bags  0  70 

Best  thick  white  card  wads,  in 

boxes   of   500    each,    12   and 

smaller   gauges 0  99 

Best  thick  white  card  wads,  in 

boxes  of  500  each,  10  gauge 0  35 

Best  thick  white  card  wads,  in 

boxes  of  500  boxes.  8  ^iiuge 0  55 


HARDWARE 


fc7 


Thin  card  wada  in  boxes  of  1000  Gimlet 

each,  12  and  smaller  gauges...  0  20  Clark's,  per  doz 0  65 

Tbin  card  wads  in  boxes  of  1000  _   Diamond,  Shell  "       100 

each,  10  gauge 0  25  Nail  and  Spike,  per  gross    2  25 

Thin  card  wads  in  boxes  of  1000  Blacking,  (Catchpole's). 

each,  8  gauge 0  45  •»'* 

Chemically  prepared  black  edge  No.  1,  Egyptian  Blacking 

grey  cloth  wads,  in    boxes  of  p.  M       '     2,  

250  each—  Blind  Rollers. 

11  and  smaller  gauge  0  65  Annex    per  doz.     125 

9andl0gauge 0  75  Mascot    135 

7and8gauge 0  90  Erminie  "  112 

5  and  6  gauge •■  11°  Blind  and  Bed  Staples, 


0  90 

1  50 
5  20 

9  00 
4  50 

1  75 
1  85 
1  20 


Clamps. 

Judd's,  dis.  20  p.c. 

Stearns, per  doz 

3  00  10  00 

Clips. 

Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 

3  60  13  00 

Side 

3  60    4  00 

Enterprize,  No.O 

....     1  35 

....     2  70 

All  sizes,  per  lb 0  11 

Bolts. 
dis,  70. 
60  to  60  and  10  per  cent 


0  15 


Superior  chemically  prepared 
pink  edge,  best  white  cloth 
wads,  in  boxes  of  250  eaoh —  p„.-:o.„o 

11  and  smaller  gauge 1  15  ^frn   rtft 

9  and  10  gauges 140  |jre'  d\s.  """TO.rul 

7and8«au°Is  1  65  Stove,  dis.,  bO  to  55  p.c. 

SandeetuSes J  90  Elevator,  dis.,  35  to  40  p.  c. 

Machine,  dis.,  70  to  70  and  10  per  cent 
Boring  Machines. 

Complete,  with  Augers,  ea.    5  00    7  5C 


0  10 


0  12$ 
4  50 


Anvils 

Per  lb 

Anvil  and  Vice  combined 

each 

Augers, 
(iilmour's,  discount  50  per  »ent 
Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole.Vaughan's,  each    1  35    I  6C 


2nd 


th 
7"th 


Braces. 

Barber's    6  00    7  T5 

Barber's  Ratchet 10  00  11  00 

Farnibrs' 2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 


Excelsior,  Jennings',   discount  50  pel   J  apanned  Canadian,  per 


cent. 


Awls. 

per  gross... 


0  50 

0  85 


3  40 
3  20 


0  65 
0  65 
0  85 
3  60 
0  45 


1  59 

1  25 
1  60 
7  3C 
1  60 


Sewing 

Pegging, 

Brad, 

"  handled 
Saddlers' 

Awl  Hafts. 

PatentPeg,  per  gross 1.7  25    8  00 

"    Sewing,  "  J 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz ... .    2  80    8  30 

Axes. 

Per  box    6  00  12  00 

Axle  Grease. 

Per  gross  6  50  14  00 

Bath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,  discount,    35  to  40  pc.  off  Re- 
vised list. 
Steel  Clad  20  p.c.  dis. 

Bells— Han  if. 

Brass,   60    to  66§. 
'Nickel  50  and  10  to  60  p.c 

Door. 

Gongs,  Sargaut's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 

Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 

Farm. 
American,  eacn 2  00 

House 
American,  per  lb 0  35 

Bellows. 

Hand,  perdoz     3  35 

Moulders'    "      7  50  10  00 

Blacksmiths'    discount   35,40  percent 

Belting. 

Agricultural,  50  per  cent. 
No.  1,  leather,  dis.  40  &  5  per  cent. 
Best,  ditto,  30  to  334  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits— Auger. 
Gilmour's  dis  60  per  cent. 
Excelsior,  discount  60  per  ecu 


doz.  pairs. .. 
Berlin  Bronze  Cana'n 

Broilers. 
Light,  dis.  65  to  67 J  per  cent. 
Reversible,  dis.,  65  to  67$  per  cent. 
Vegetable,  per  doz,,  dis.  37$  per  cent 

Henis,  No.  8        "       6  00 

"    No.  9        "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz    500    4    23 

Batts— Brass. 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 


Conn  passes,  Dividers,  etc 

American,  dis.,  60  to  62  and  $  p.c 

Cradles,  Grain. 
Canadian,  discount  25    o  30  p.c. 

Dies. 

Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list}   3rd 

dis.  40  per  cent.  4th 

Hart  Mfg.  Co.,  (bolt  dies)  (Amer.  list)   5th 

dis.  26  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 2  0 

Coil,    perdoz 0  88    160 

English,     "      2  00     4  00 

Draw   Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills — Sand  and  Breast. 

Millar  Falls,  per  doz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37$  to  40  per  cent. 
Standard,  dis.  47$  to  50  p.  c. 

Elbows — Stove  Pipe 
$1.00  to  $2.65  per  doz. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  bu 

Wine, perdoz 130    2  25 

Star,         "        2  80    3  90 

FennsCorkstops,  No  9.  p.doz   1  70 

Petroleum,  per  doz   4  50    6  50 

Files  and  Rasp 


Pilkington. 
[Discount  10  p.c.  off  for  box  lots,  and 
10  and  5  for  10-box  lots.) 
Ordinary. 

st  break  $3  65 

2nd       "       3  90 

3rd       "      4  60 

4th       "      4  95 

5th       "      5  40 

6th       "      I 5  90 

7th        "      0  50 

Picture  Glass 
Pilkington's  ordinary, 
1st  break  4    0 


4  70 

5  4(1 

5  90 

6  50 

6  90 

7  7C 


Gas  Fittings  and  Staple  Brackets. 

Jas.  Barwell.  Toronto— Dis.  20  to  25  p. 
c,  free  of  du*y.  Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each    0  30    0 

Enamelled"      0  55 

Grindstone    Fixtures. 

P.  S.  &  W.,  perdoz    3  88    4  25 

Hammers — Nail. 

Maydole's    net  list  to  5  per  cent.  die. 
Can.  discount  25  to  27$  p.c 
Tack. 

Magnetic,  per  doz   l  10    l  50 

Sledge 

Canadian,  per  lb 0  12$  0  13 

Ball  Pean. 

English  and  Can.,  per  lb       0  25    0  30 

Handles. 


Loose  Pin,  dis   65  and  5  to  65  5  pc.  and    Nicholson's  dis.,  Amer.  list,  50,  50  and  5  Firmer        per  gross.. 3  00 


5  00 


0  40 


4  75 


5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  65  &  10  to  70  pc. 
Loose  Pins,  "     65  &  10  to  70  p.c. 
Berlin  Bronzed,  dis.  70.  70  and  5   per 
cent. 

Gen  Bronzed, perpair  0  40 

Can  Opeuers. 

Acme,  per  gross   9  00 

Sardin    Scissors,  per  doz.    3  75 
Card. 

Horse,  per  doz 0  60 

Carpet  Stretchers. 

American,  per  doz 100 

Bullards  "       6  50 

Carpet  Sweepers. 

Bissell,  per  doz 

World  '  

Daisy,  "         

Star,  "  

Crown  Jewel,  per  doz 

Grand  Rapids,       "       30  00 


0  65 


10  00 
4  50 


1  00 


1  50 


22  50 
21  75 
24  00 
18  00 
29  00 
33  00 


1  25 
3  75 
0  8C 
0  25 


Cartridges — See  Ammunition . 
Castors, 
Bed,  new   list,  dis.  50pc.  )  to  50  i»nd  5 
Plate  dis.50pc   J     percent. 

Cattle  Leaders. 

No  31  and  32,  per  gross 8  50  1125 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  1   10 

Queenston       "  1  10 

Napanee  "  l  io 

Chalk. 
Carpenters'  Colored,  per 

gross 0  45 

White,  lump,  per  owt  0  60 


Kearney  &  Foote's  discount  Am.  List    Axe        perdoz 00    3  50 

57$  to  60  per  cent.  Store  door    "     .'.     i  00    180 

Black   Diamond,  50  &  5  per  cent,  dis    Chest,  per  doz  pairs 0  40    2  50 

to  50  and  7$  Amer.  List.  Chisel. 

icholson's  dis.,  Amer.  list,  50,  50  and  5  pirmer        per  gross 3  00    4 

percent.  Socket  Firmer  "         .'.'    3  25    8  00 

Toronto  File  Co.,  50  and  10  to   60  p.c,   Socket  Framing  per  gross    3  75    •;  00 

Amer.  list  Fork. 

Jowitt'B,  dis.  Can.  list, 25pc  to  27$  p.c.  C.  &  B.,discount  35  per  cent  to  40  n  c 
Globe  File  Co. 's  disc.  60  per  cent.  Hoe. 

Horse    Rasps,   Kearney   &  Foote's  dis  C.&B.,  discount  35  per  cent,  to  40  i>  c 
Am  list,  50  p.c.  to  50  and  10  p.c.  Saw. 

Horse  Rasps,  dis.  45  p.c.  Amer.  Hellers  American,  per  doz l  00 

Horse  Rasps,  Spencer's,  dis.  Can.  list  Plane. 

40  p.c.  American,  per  gross 3  15 

Horse  Rasps,  Toronto  File  Co.,  50  and 
10  p.c,  Amer.  list. 

Fluting  Machines. 

Each  0  60    2  00 

Forks. 
Hay, Manure,  etc,dis.40  to  45  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  57$  to  60  per  cent. 
Shepard's     Lightning,  dis.    50 
and  10  p.c. 

Fruit  Presses. 

Hems'    perdoz 

Enterprise, discount  lOp.c 
Shepard's  Queen  City,  dis.  15  p.c; 

Fry  Pans. 
Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  etc. 

Stanley's,  dis. 50,  55 p.  c. 

Wire  Gauges 

Winn's  Nos.  26  to  33,  each     165    2  40 

Glass. 

Window. 

Box  Price. 


4   00 


Star. 


Rockford  Common,  60  and  10  to  65  p.c  Red 0  05 


Perfection,  50  and  10  per  c 
Jenning's  Gen,  net  list  to  5  p.  cent  dis 

Car. 
Gilmcur's,  47$  to  50  percent 
Expansive 

Clark's.  15  per  cent. 
Excelsior,  10  percent. 


0  75 
0  65 
0  06 
0  18 


Crayon,  psr  gross   0  14 

Chisels — Socket,  Framing  and  Firmer 
American, dis  70  per  cent. 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85     4  00 

Churns 
Daisy,    dis.  from   factory  60  ami  2V,   91  to  95 
per  cent.    From  stock  60  per  cent,   96  to  100 


Size 
United 
inches 
16  to  25 
26  to  40 
41  to  50 
57  to  60 
61  to  70 
71  to  80 
81  to  85 
86  to  90 


Per 

50  ft 


1.20-25 
1.40 


Per 

100  ft. 

2.40 
2.70 
3.10 
3.40 
3.70 
4.10 
4.50 


Double 
Diamond 
Per       Psr 

50  ft.   100  ft 

1.75 

2.00 


Hammer  and  Hatchet. 

American,  per  doz 0  50 

Cross  Cut  Saw. 

Canadian  perpair o  18 

Hangers, 
Door  4  and  5  inch,  per  pair    9  40    0  80 
Lanes,  45  to  47H  p.c.  dis 
Hatchets, 
to  50  Can.,  dis  40  to  42$  p  c. 
Hinges. 
Blind,  Parker's, dis.  60  to  60  and  10  p.c. 
"    Shepard's  Noiseless,  dis.  60  p.c! 
"  "    Buffalo,  dis  60  to  70  p.c. 

Light  T  and  strap,  dis  62$  to  65  per  ' 

Heavy,  per  lb 0  5    0  05] 

Screw  hook  and  hinge — 

6  to  10  in.,  per  set    0  00    0  04J 

12  up  "         0  CO    0  03J 

Perdoz.  sets 

Screw,  Eureka  i  13    1  80 

Gate,  Clark's 1  50    2  20 

"       Shepard's,  dis  50  to  60  p.c. 

Per  doz.  pairs 

Spring    150    3  50 

"    Shepard's  Samson    175    19c 
Hoes. 
Garden,  Mor  ar,  etc.,  discount  40  to 
45  per  cent. 

Planter  doz  4  00    5  0c 

Hooks — Cast  Iron 

4  50    BirdCage,    perdoz  0  50    1   11 

5.00    Clothes  Line,    "         0  27    0  63 

5.50    Harness,  "  0  72     0  88 

6.25    Hat  and  Coat,  per  gross..     100    3  00 

7.00  Chandelier    perdoz    0  50    1 

8.O0  Wrought  Iron. 

9.0o  Wrought    Hooks   and    Staples,   Can 
10.00      dis.  40  and  5  to  40  and  10  per  cent 


NEW  ARRIVALS 


30  Cases CUTLERY 


AND  GUNS 


ALL  NEW  GOODS. 


Finest  Finish. 


Best  Value. 


NEW  ARRIVALS 


20  Casks  Cattle 
and  Trace 


CHAINS 


IO  Tons  Coil  Chain. 


Five  Cars  Window  Glass, 


Bowman,  Kennedy  &  Co.,  London,  Ont 
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HARDWARE. 


Wrought  Hooks  and  Staples,  Amer- 
dis.  75  and  10  to  80  per  cent. 
Wire. 
Hat  and  Coat.dis.  55  to  60  p.c 

Belt,  per  1,000 0  60     2  70 

Screw,  bright,  Eng.,  dis.  50  to  55  per 
cent. 

Horse  Nails 
Canadian,  dis.    65  to  70 

Horse  Shoes, 
P.O.B.  Toronto  &  Hamilton  ....  $3  80 
Snow,       "  "  ■   ••     3  9° 

P.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  th*n  above. 
Ice  Picks. 

Star, perdoz 3  00   3  25 

Kettles . 
Brass  spun,  7J  per  cent.  dis.  off  new 

list. 
Copper,  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 
American,  60  and  5  to  60  and  10  p.c 

Keys 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.  P.,  85  to  3  00 

per  doz. 
Bronze,  Berlin,  per  doz  ..    2  75    3  25 
Bronze  Gem,        "        ....    6  00    9  00 
Sava  "         ■  -■-    8  75  10  00 

Shutter    porcelain,  P    & 

It   screw,  per  gross $1  30    4  00 

Knives. 
Clauss,  bread,  cake  and  paring  knives 
$7.20  per  doz.  nett. 
Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  1  87    3  85 

King,  wood,  "  2  75    2  90 

•■       glass  '  4  00    4  50 

All  glass,  '  1  20    1  30 

Lines. 

Pish,    pergross  105    2  50 

Chalk,  "  1  90    7  40 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  percent,  274  per  cent,  to 
30  per  cent. 

Padlock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17$  per  cent 

Mallets. 
Tin.imiths',  per  doz    1  25    1  50 

Carp't'rs', hickory      "  1  25    3  75 

Lignum  Vitse,  "         3  85    5  00 

Caulking, each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis.  17J  to  20 
per  cent.  dis. 

Home,  each 

Mincing  Knives. 

American,  per  doz    42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  to  70.10  ner  cent 
*  Nails. 

Cut  Nails(Iron) 

1.  Either    Canada     or     American 

Pattern. 

Basis— 50  to  60  dy 2  30 

40dy 2  35 

30  dy 2  40 

20, 16&12dy 2  45 

10  dy 2  50 

8&9dy 2  55 

6&7  dy 2  70 

2.  American  Pattern  Only 

from  4  to5dy 2  90 

3dy.(lath) 3  30 

3.  Canada  Pattern  Only 

from  4  to  5  dy 2  80 

3  dy.  (lath) 3  20 

3dy.  A.P.  Fine 8  90 

Cut  Nails  (steel)  Add  10c.  to  the  prices 

in  list  for  iron  nails. 
Wire  Nails,  75,  5per  cent. from  List 
Jan.    8,  '92       Extras  as  per  List  for 
special  nails     Terms,  4   months  or  3 
per  cent.  cash. 

Brads  &Moulding  Nails,  75,  5  per  c. 
from  new  list. 

Nail  Pullers. 

ilerman  &  American 1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa- 
gon       3  38    4  00 

Diamond 12  00  15  00 

Netting. 
Poultry,  60  per  cent  dis. 

Import  60,  10  per  cent. 
Oil. 
Canada  Refined  Oil  (Toronto)  14       15 

Carbon  Safety     -      0  17    0  18 

Canada  WW.      "      0  20    o  22 

American  W.W."        0  s>5 

S.  R.  Seal per  gal  0  63    0  66 


Oilers. 
McClary'sGalvan.  Iron 
Oil   Can,    with    Pump, 

perdoz 19  50 

Zinc  and  Tin,  dis.   50,  50  and  10. 

Copper, per  doz 1  25    3  50 

Brass,  "       I  50    3  50 

Malleablu,  dis   sb  per  ct. 
Pails. 

Galvanized,  per  doz  2  25    3  30 

Pencils. 

Dixon's,  per  gross 100    4  25 

"       Carpenter 2  25    3  60 

Par  doz 6  00    9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    l  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent    American  dis. 574 
Wood,  fancy  Canadian,  or  American 

35  to  374  per  cent. 

Bailey's(StanR  &  L.Co.)424  to  45  p.c. 

Miscellaneous, dis.  15  to  174  percent 

Bailey'sVictor.dis.  15  to  174  per  cent 

Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers . 
Button's  Genuine,  per  doz;   prs.   dis 

37J,  40  p  c. 
Button's  Imitation,   per 

doz 5  00    9  00 

German,  per  dcz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Perdoz 4  00    5  50 

Pulleys 

Hothouse,  perdoz 55    100 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian   Cistern  574  to 

60  per  cent. 
Pitcher  Spout.  65  to  674  p.c 
Canadian  Cistern  60  to  62J  p.  c.  from 

factory. 
Canadian  Pitcher  Spout  67J  to  70  »•  n. 
from  factory. 

Punches 

Saddler's,     perdoz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  per  inch     100 

Putty 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs  2  50    2  75 

Rail. 

Barn  Door,     per  foot....  3  34 

Sliding  Door,         "      ....  3J        3J 

Lanes,  33J  to  35  p.c.  dis 

Hakes, 

Cast  Steel  and  Malleable   Canadian 

list  dis.  40  to  45  per  cent. 

Razors. 

Boker's,  perdoz    7  50  11  00 

Wade  &  Butcher's      "         3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent.  cash. 
Copper  Rivets,  dis.  50  per  cent. 
Iron  "    55  per  cent. 

Burrs,  Iron,  50  and  10 

Rivet  Sets. 
Canadian  dis. 30, 35perc 
Rope 

Per  lb. 
Sisal.    Manilla. 
7-16  in.  and  larger..       8  10        10J 

hi,  5-16,  %  in 84         104      10} 

Cotton,  perlb 18       20 

New  Zealand  8J         9 

Russia  Deep  Sea,  per  lb..       129      134 

Jute    "     ...        06}      074 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  dis  374  to  40  per  cent 

Sad  Irons. 

Mrs.  Potts,  per  set       75       80 

"  N    P.         '  1  00    1  05 

Sad  Heaters. 

Dome,  Shepard's, per  doz    4  75    5  00 

Sand  and  Emery  Paper.  . 
B.&  A.,  sand,  35 to  37H  percent. 

Emery,  per  quire 55        90 

Sash  Cord 

Perlb 22        50 

Sash  Locks. 
Triumph  and  Morris,  dis  374,  40  per 
cent. 

Kempshell's  dis.    40,   624  per  cent 
Canadian,  dis.  45,  50  p.  c. 
Sash  Weights. 
Sectional,  per  lb ij 

Saws. 
Hand,  Disston's,  dis  10  p.  c. 
S.  &  D  .  dis.  35  per  cent,  to  40  per  cent 
Cross  Cut,  Disston's,  per  ft.   35  to  55. 
S  *  D   dis.   35  po.  on  Nos  2  and  3. 


Hack,  complete,  each 75    2  75 

"       frame     only  75 

Saw  Sets. 

Per  doz 1  65    9  00 

Scales. 

Canadian  List,  dis.  40  p.c 

Scale  Beams. 

Canadian,  B   S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,    perdoz  2  10    4  50 

Foot,        "  40    3  50 

Screens. 
Window,  patent,  per  doz    5  00    6  00 

Screw  Drivers. 

Sargent's,  per  doz 65    4  00 

Screws. 
Wood,  P.  H.,  Iron,  and  Steel,  774  per 

cent.,  dis. 
Wood,  R.H.      "      724  per  cent.  dis. 
"      F.  H.  Brass75 
■'      R.H  70 

Diamond  Point   wood   screw   nails 

bright,  dis.  774  and  20  per  cent . 
Bench,  wood,  per  doz....    3  25    4  00 

Bench  iron  perdoz 4  25    5  75 

Scythes 
Discount  40  to  45  per  cent. 
Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis. 75  perceuc. 
B.  &  W.  N.  P.dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
^Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"        N.P„  70  per  cent. 
Clauss   Full  nickel,  60  p.c.  off 

"      Japanned  handles,  7u  p.c.  off 
Sheaves 
Sliding  Door,  per  set    ...        77    140 

Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEL  CO. 

Penerty's  disc,  45  to  50  per  cent. 

Sieves 

Wood  Rim,  black,  p.  doz    1  15    1  35 

tinned,  1  35    1  60 

Tin  Rim,  "  "  2  30    2  45 

black,        "  1  80    2  25 

Snaps 
Harness,  German,  dis  35  per  cent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  i  or  Yt  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Per  lb 0  28    0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American  135    2  35 

Spoons  and  Forks. 

TeaSpoons pergross    7  50    12  00 

Dessert  "     ''         21  00 

Table       "     "         30  00    30  00 

DessertForks....         "         24  00 

Medium     "      ....         "         27  00 

Table  "      •••         "         36  00 

Squares. 

Iron,  per  doz  1  65    2  90 

Steel,  dis.  75  and  10  to  80  p.c. 

Try  and  bevel,  dis.  50  to  524  percent 

Staples. 
Fence,  galvanized,  per  lb  3}      4 

Wrought  Iron,  dis.  75,  75  and  10  per 

ceni. 
Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 

Stove   Polish,  (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz   1  7b 

No  1,  Stove  Paste,  per  gross S  00 

•'2       "  "         "        "       4  80 

Stone. 

Washita,  perlb 0  25        50 

Hindostan,  per  lb 0  06       07 

"  Slips,  per  lb  9 

Labrador,   perlb 0  13 

Axe,    "        0  15 

Turkey  '       0  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut,  Carpet  Blued,  gimp,  55  per  cent 
"  tinned,  dis.  574  per  cent. 

Swedes' iron,  blued  or  tinned,  dis.  50 

per  cent. 
Upholsterers" dis.  50  percent. 
Copper  Nails, dis.  60  per  cent. 

"      Tacks,  45  per  cent. 
Clout  Nails,  dis.  60  p.  c  to  65  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  65  rer  cent. 
Trunk  Tacks,  dis.   574  per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  62V4  p.c. 


Cigar  Box  Nails,  dis.  45  percent. 
Shoe  Finders 'Tacss  and  Nails,  dis.  37  4 
per  cent. 

Tape  Lines. 
English,  ass  skin  perdoz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,      each  0  90    2  85 

steel. each  .    0  80    8  00 
Thermometers. 
Tin  case  &  dairy, dis.75p.c 

Thimbles. 
Asbestos,  filled,  per  doz.,  25  to  334  P  c 

Ties. 
Cow,  perdoz 1   :•>    2  50 

Tinner's  Shears  and  Snips 

P.S.&W.,netlist. 

Canadian  10  to  15  per  cent  dis. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  124  per 
cent,  to  70   and  25  p.c.   on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "       "  " 

Transom  Lifters 
Payson's,?2.60  to  #.00  per  doz. 

Traps 
Game,  Newhouse,  dis  334  P-c-  to  35  P-c 
Game.H  &N..P.S.  &  W.  or  Steel,  60 
and  10  to  674  per  cent. 

Mouse,  per  doz 0  35    150 

Bat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  perdoz 6  25    9  00 

Twines 

Bag,  per  lb 0  124  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
cotton,  per  lb   ..    0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging         "         0  27    0  36 

Broom  "         0  30    0  5o 

Binding,  flax,  per  lb 

"         iute       "      

"         Blue  ribbon   0  124 

"         Redcap Oil* 

"         Crown 0  104 

"         Silver  Composite  0  09 

Freight  -allowed  to  any  station 
smith  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand, perdoz 4  00  6  00 

Bench,  parallel,  eaoh  ....  2  00  4  504 

Coach,  each 6  00  7  00 

Peter  Wright's,  per  lb  ....  0  12  0  13 

Pipe,  each   5  50  9  00 

Saw,  perdoz 6  50  13  00 

Washer  Cutters. 
Perdoz 4  00    8  50 

Washers  "  Iron,"  40  per  cent.,  4    mos. 
or  3  per  cent. 

Well  Wheels. 
Amer. .perdoz.  8,10  &  12  in.    3  38    6  0V 

Wire. 
Brass  Wire,  16  to  25  wire  gauge,  21  to 

26c. lb. 
Copper  Wire,  5  to  10  p.  c.  off  Amcr.list 
Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
Bright,  Coppered  steel  and  spring  20 
per  cent  f.o.b.  Montreal 
Plus  10  centsf.o.b.  Hamilton. 
"     10      "        "     Toronto. 
"     14      "       "     London. 
Broom  Wire  5|  to  6}c.  per  lb. 
Clothes  Line  Wiie,  19  gauge,  per  doz 
coils   3  95 

Wire  Fencing. 
Galv.2barb,24&5in.apart       \.  ., 
»     4      "     4  &  6    '       "            |4          4* 
"    Plain  twist,  all  deld          33K      4 
"    Steel  thorn  and  rib- 
bon            4J         5 

"  Lock  Barb,"  4  point 0  C44 

Ditto  Glidden  2  point 0  04J 

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points 0  044 

Steel  staples  0  03}  0  04 

Terms,  60  days  or  2  per  cent,  in  30 
days. 

Wire  Cloth. 
Ordinary,  discount  2b  p.c. 
Painted  Screen,  p.lOOsq  ft    185    190 

Wrenches. 
Acme,  35  to  374  per  cent. 
Agricultural,  70  and  5  to  70  and  10  p  c 
Standard, dis.  60,  60  & lOp.c. 
Coe'sGen'ne.dis.  324  to  35  p.  c  dis- 
Diamond,  dis.  334,  35  p.  c. 
Tower's  Engineer,  each    ..    2  00   3  '•' 

S.,  per  doz 5  80    7    0 

G.  &  K.'sPipe    "      6  00 

Burrell's    "     each 3  40 

Pocket,  perdoz 1  25    2  06 


THAOE  MARK  FOR 


Simpson,  Hall,  Miller  &  Co., 

1 6  and  1 8  DeBresoles  St.,  Montreal. 


REGISTERED 
TRADE  MARK  FOR 

ftW?.ROGEBS.)lr 

KNIVES.FORKS.SPOONS 


HOLLOW    WARE. 


Manufacturers  of  the 

Finest  Quality  Electro- Plated  Ware. 

'.ml    Sole    Manufacturers    of    the    Celebrated 

WM.   ROGERS'  Knives,  Forks,  Spoons,  Etc.    a. j. whimbey. Manage 


'flviLV  -fO-PAV  <H^rJ,    ' 
"T  ,S-t^oin/g  Afip  sUftC, 

U/|fH   A    f  I  f?/^     ANP 

Xo-Tv^r^e^-to-t'r. 

DO  YOU? 

adi/erlLsemetz  t 

fjeco^o, 

To  r^orJ  <o 

o/<7/  brc'rtg  yotc 
tertdcrsfrffm  the 
best  contractors. 

{  DON'T  PAINT  | 

^E  your  house  until  you  have  ^ 
♦=  sent  for  our  1894  sample  =^ 
^  card,  showing  24  harmoni-  ^ 
Si  ous  combinations  in  colors.  13 
^  They  will  help  you  to  paint  3 
^  artistically  and  to  preserve  ^ 
^E  as  well  as  beautify  your  ^ 
^:  home.  ^ 

£  JOHN  LUCAS  &  CO. 

^-  Philadelphia,  New  York,  Chicago  ^ 


SET  C         CUTS  J4T0%IN 


SAW   CUMMERS. 

Price  $15,  complete. 

Will  gum  any  crosscut  saw  ;  anyone  can 
work  it.  There  is  paying  work  for  a  saw 
gummer  in  every  town,  village  or  cross- 
roads in  Canada 


A.  B.  JARDINE  &  GO. 

Manufacturers  of  Blacksmith's  Tools  and 

Tube  Expanders, 

HESPELER,  ONT. 


You  wil    Insure  Success 

STOVE 


IN   THE 


Business,  by  selling 


"  Souvenir"  5toyes  and  Ranges 

They  are  Leaders  and  Sure  Profit  Makers. 

If  you  are  not  acquainted  with  the  superior 
merits  of  these  goods,  order  samples,  and 
you  will  lead  your  competitor  in  sales. 

The  Gurney-Tilden  Go.  Ltd. 

Successors  to  The  E.  &  C.  Gurney  Co. 

HAMILTON  -  -  ONTARIO. 


"THE  FINEST  IN  THE  WORLD." 


Clauss  Shears  *  Scissors 


"  Clauss  "  Shears,  Scissors,  Razors,  Bread,  Cake, 
Paring  and  Carving  Knives. 


Catalogue  mailed  on 
application  .... 


CLAUSS  SHEAR  CO.  67< 


Higest  Medals  and  Diplomas 
awarded  by  World's  Fair  Judges. 

s&S'ES,.  TORONTO,  ONT. 


'S 


LIQUID 
GLUE 


S    THE    BEST. 


THE  ART  METROPOU.  Agenis. 

131  Yonge  Street,  TORONTO. 


OUR  SALES  OF 


"BURHAM 


»   Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  others 
Try  it  and  be  convinced 

Sole  Consignees  for  Canada, 

IWRAE  &  CO.,  OTTAWA 


TRUSS  AND  CABLE  FENCE  WIRE. 


SIZE    OP    ONK    STRAND. 


IS  STRONGER  AND  COSTS  LESS  PER  ROD 

THAN" 

Any    other    Strand    of     EQUAL    WIDTH    in    the    Market. 


.  .  ELEY'S  .  . 

CANADIAN    CARTRIDGE 


Loaded  with  Best  Powder  and  Patent  Shot. 


Eley's    Gun    Wadding 


o 

BLACK  EDCE 


THICK  FELT 


o 

PINK  EDGE 


OVERSHOT  CREASE-PROOF 

Manufacturers  of  EB  and  other  Percussion  Caps. 

To  be  had  of  All  Dealers.  Wholesale  Only. 

ELEY  BROS.,  Ltd. 

254  Gray's  Inn  Road,  LONDON,  ENG, 


FINEST    QUALITY 

RUBBER  BELTING 


"  MONARCH  " 

"RED  STRIP" 

"LION"  brands 

PARTICULAR  ATTENTION  GIVEN  TO 
ORDERS  FOR  LARGE  SAW  MILL  BELTS, 
ENDLESS  OR  STRAIGHT     .... 

The  Gutta  Pergha  &  Rubber  Mfg.  Co. 

OF  TORONTO,  LTD. 

61-63  FRONT  STREET  W.,  Toronto. 


THE     BEST 

Lawn    Mower 

IN  THE  MARKET. 


Improved  for  1894. 

10K  in.  Wheel. 

12,  14,  16,  18  and  20  in. 
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"         "  Canada      "      29th,    " 
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For  Sale  by  all  Wholesalers. 


Manufactured  by  .... 

A.  R.  WOODYATT  &  CO. 

GUELPH,  CANADA. 
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MAGNOLIA  A\ETAL 


IN    USE    BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST    ANTI-FRICTION    METAL    FOR 

High-Speed  Engine,    Dynamo,    Rolling-Mill,    Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL   CO., 


London  Office:  75  Queen  Victoria  St. 
Chicago  Office  ;        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortland  Street.  NEW  YORK. 
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What 


has  made 


our  success    in    so 
short  a  time  ? 
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We  could  hardly    fail  of  success    with 
such  a  line  as  this. 


You  cannot  fail  to  succeed  with  such 
a  line  as  this  in  stock. 

Think  of  it 

and   let  us    hear    from    you  by    letter  or 
through  our  salesmen. 


The  Goods  We  Handle 


Mander  Bros.'  Varnishes 

LONDON,  ENGLAND 

Blundell,  Spence  &  Co.'s  Colors  and  Oils 

HULL,  ENGLAND 

Aspinall's  Wonderful  Enamel 

LONDON,  ENGLAND 

Sherwin-Williams'  Coach  Colors 

CLEVELAND 

Senour's  Floor  Paint 

CHICAGO 

McCloskey's  Fillers 

PHILADELPHIA 

Green  Seal  Lead  and  Paints 


Walter  H.  Cottingham  &  Co. 


Fine  Paints  and  Varnishes. 


MONTREAL 


TO      THE      TEADE 
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Steel  Tackle  Blocks 


This  Block  will  hold  load  at  any  point  without  fastening  the  rope.  The 
wedge-shaped  brake  has  a  double  grip,  and  is  absolutely  automatic  and  reliable. 
The  heavier  the  load,  the  better  the  grip.  They  are  the  best  and  cheapest,  be- 
cause the  same  amount  of  money  invested  in  ordinary  tackle  blocks  wil.  not  begin 
to  give  the  same  amount  of  service. 


No.  3,  to  be  used  with  Y%  inch  rope,  one  man  can  lift  300  lbs.,  capacity  600. 


Enter  rope  at  A,  pass 
wedge,  and  follow  arrows 
as  shown  in  cut.  It  will  be 
noticed  the  two  centre  ropes, 
coming  in  contact  with 
wedge,  always  travel  in 
same  direction  at  same 
time.  Take  twist  out  of 
rope. 


4i 
"    6,  " 

Blocks  Nos.  3 
height  to  be  lifted. 
ROPE  EXTRA. 


H 
U 

to  6  require  rope  five 
The    above     prices 


350 
400 
450 
850 

times,  and  No.  6% 
include    upper   and 


1,000. 
1,800. 
2,500. 
4,000. 


Each 

$3.00 

5.50 

7.00 

8.50 

14.00 


seven  times  the 
lower    block — 


WEITE      IFOIR      ZDISOOTTHSTTS 


RIOE  LEWIS  &  SON 


(Limited) 
HARDWARE     MERCHANTS 


TORONTO 


»     COPPER  RANGE 


Boiler 


I 


:i«: 


GUARANTEED 

Hydraulic 
Pressure 

200  POUNDS 


Cheapest  . 


c 


OPPER 
BOILER 


on  the  market. 
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The  Booth  Copper  Co. 


Goppersmiths 


TORONTO,  ONT. 


Mil  Cans, 
Railroad  Milk  Can  Trimmings, 
Creamer  Cans, 

Creamer  Can  Trimmings, 
Creamer  Can  Taps, 

Sap  Buckets,  all  styles  and  sizes 
Maple  Leaf  Sap  Spiles 

MILK  CAN  TRIMMINGS 


Our   DAIRY  PAILS    are   the  best 
and  heaviest  on  the  market. 


Kemp  Manufacturing  Co. 
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'HIS  is  a  day  when  the  profits  of  large 
corporations  are  being  regulated — or 
attempted  to  be — by  legishtive  enact- 
ment. The  introduction  of  a  bill  in  the 
New  York  State  Assembly  is  among  the  most 
recent  of  the  many  instances  of  this.  The 
bill,  which  has  received  the  endorsation 
of  the  New  York  Board  of  Trade,  provides 
that  a  fixed  charge  shall  be  made  by  tele- 
phone companies  day  and  night,  which  shall 
be  pro  rata  as  provided  in  the  act.  In  cities 
of  1,000,000  or  more  inhabitants  the  charge 
shall  be  $78  per  year  ;  in  cities  of  500,000  or 
less  than  1,000,000  inhabitants  the  charge 
per  year  is  fixed  at  $66  ;  for  100,000  or  less 
than  500,000,  $48  ;  for  20,000  or  less  than 
100,000,  $36  ;  and  in  all  cities  and  places  of 
less  than  8,000  inhabitants,  $22  per  year. 
For  messages  sent  from  any  public  or  pay 
station  a  uniform  rate  of  fifteen  cents 
is  fixed  for  the  first  five  minutes'"  con- 
versation, and  five  cents  for  each  ad- 
ditional five  minutes  or  part  thereof.  The 
primary  object  in  view  is  the  fixing  of  the 
rates  so  that  the  dividends  shall  not  exceed 
10  per  cent.  If  it  is  found  that  the  rates 
fixed  are  not  remunerative,  provision  is  made 
for  a  readjustment,  but  in  no  case  must  a 
company  make  a  return  beyond  interest 
and  ten  per  cent  The  Comptroller,  At- 
torney-General, and  the  State  Engineer  and 
Surveyor,  are  authorized  to  act  as  a  board 
of  governors,  and  they  are  to  meet  once  a 
month.     An  infraction    of    the   regulations 


will  be  considered  a  misdemeanor,  and  pun- 
ishable with  a  fine  of  not  less  than  $100  and 
not  more  than  $500. 

*  *        * 

It  is  safe  to  say  that  net-work  wire  has 
been  put  to  a  use  in  Australia  which  was 
never  intended,  or  even  conceived  of,  by  the 
inventors.  Everybody  has  heard  of  the 
rabbit  plague  in  Australia  and  the  various 
methods  suggested  to  overcome  it,  in  re- 
sponse to  a  $125,000  reward  offered 
therefor.  Pasteur,  the  great  bacteriolo- 
gist, it  will  be  remembered,  recommend- 
ed that  a  few  hundred  of  the  rabbits 
be  inoculated  with  the  virus  of  hydrophobia, 
and  then  set  at  liberty  to  breed  disease  and 
death  among  their  own  fellow  rodents.  But 
this  method  was  considered  too  cruel,  and 
the  attendant  results  too  dangerous,  and 
was  finally  rejected.  Then  some  ingenious 
fellow  bethought  himself  of  bordering 
the  lakes  and  rivers  with  wire  netting 
to  keep  the  rabbits  away  from  water. 
The  idea  was  put  into  practice  ;  and  with 
the  result  that  thousands  of  the  little  pests 
have  died  during  the  dry  seasons,  while  it  is 
estimated  that  they  will  be  exterminated  in 
another  half  dozen  years.  There  is  no  say- 
ing to  what  uses  an  article  may  be  put  to  in 
these  days.  This  is  surely  an  instance  of 
necessity  being  the  mother  of  invention. 

*  *        * 

An  order  was  moved  for  in  the  Ontario 
Legislature  last  week  which  is  probably  of 
more  interest  to  hardware  men  than  most 
motions  introduced  in  the  House.  The 
trade,  of  course,  know  all  about  the  binder 
twine  industry  that  was  started  something 
like  a  year  ago  in  the  Central  Prison  by  the 
Ontario  Government  to  supply  the  farmer 
with  cheap  binder  twine,  and,  as  some  say, 
to  make  a  cord  whereby  the  agricultural 
vote  may  be  bound  together  in  the  interest 
of  the  party  in  power.  Last  season,  it  will 
be  remembered,  the  Central  Prison  product 
was  placed  upon  the  market,  but  with  what 
result  nothing  definite  is  known.  It  is  with 
a  view  to  securing  this  information  that  Mr. 


Preston  has  moved  for  a  return  show- 
ing the  amounts  expended  in  connection 
with  the  industry  ;  the  total  output  of  twine 
in  quantity  and  the  amounts  realized  there- 
from ;  the  total  quantity  of  raw  material  and 
twine  on  hand  ;  the  amounts,  if  any,  unpaid, 
together  with  the  names  of  the  debtors ;  the 
names  of  the  agents  employed  for  selling 
the  twine,  and  the  amount  of  remuneration 
received  by  each.  Hardware  merchants 
were  unable  to  make  money  out  of  the  sale 
of  binder  twine  last  year,  and,  of  course, 
they  will  be  pardoned  for  having  a  curiosity 
to  know  how  the  Government  came  out  with 
its  new  venture,  particularly  as  this  new 
venture  was  largely  the  cause  of  their  woes 
in  this  particular. 

*        *         * 

A  bill  has  been  introduced  into  the  On- 
tario Legislature  by  Dr.  Gilmour  to  amend 
the  law  in  regard  to  the  personal  coven- 
ant clause  in  mortgages.  The  amendment 
proposes  that  the  personal  covenants  shall 
be  taken  on  a  separate  document,  pre- 
mising that  people  would  then  enquire 
what  they  were  signing,  something  which 
now  they  do  not  always  do.  The  par- 
ticular cause  which  has  led  to  the  introduc- 
tion of  this  bill  is  the  collapse  of  the  real  es- 
tate boom  in  Toronto,  and  the  consequent 
large  number  of  persons  who  have  found 
themselves  in  financial  difficulties  because  of 
their  personal  covenant  on  often  along  for- 
gotten mortgage.  As  the  law  now  stands 
the  life  of  a  covenant  is  twenty  years. 
And  it  is  against  this  extreme  longevity 
that  the  majority  of  those  desiring  an 
amendment  to  the  law  have  set  their  faces. 
Dr.  Gilmour's  bill,  it  will  be  observed,  does 
not  deal  with  the  law  in  this  important  par- 
ticular. In  the  general  terms  of  a  mortgage 
the  covenant  clause  is  no  doubt  overlooked 
by  a  good  many  mortgagors,  especially  by 
those  who  are  getting  their  first  experience 
in  mortgage  making.  As  far  as  these  go 
Dr.  Gilmour's  amendment  may  be  all  right, 
but  as  for  its  being  a  balm  for  an  undoubted 
grievance  under  the  present  law  is  another 
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thing   altogether.      What   is   wanted  is  an 
amendment  that  will  shorten  the  life  of  a  cove- 
nant, and  those  desirous  of  seeing  a  change 
of  this  character  made  assert  that  it  should 
be  reduced  to   seven  years,   the  same  as  an 
ordinary  debt  ;  and  even  then  there  would  be 
the  land  left  upon  which  the  holder  of  the  mort- 
gagecould  realize.  Therearesome  who  go  so 
far  as  to  urge  the  elimination  of  the  coven- 
ant clause  ;  but  this  would  scarcely  be  advis- 
able.    True  the  mortgagee  would  still  have 
security   in  the    property,    but    this    would 
scarcely  be  satisfactory  to  the  loan  compan- 
ies, etc.,  in  view  of  the  fluctuations  in  va'ues 
to  which  land  is   subject.     But  were  these 
extremists  to   succeed  in   their  purpose,  it 
would  result  in  a  higher  percentage  of  inter- 
est being  charged  on  real  estate  mortgages. 
And  then,  anyhow,    what  is  to   prevent  the 
mortgagor  giving  the  mortgageehis  personal 
covenant,provided  it  is  struck  out  of  the  regular 
mortgage,  when  he  is  pledginghis  property? 
Nothing.      Men    anxious    to    raise   money 
do  not,   as  a  rule,    allow   such  a  thing  as  a 
personal   covenant  to  stand  between  them 
and  the  desideratum  ;  and  the  only  agree- 
ments that  the  law  will  not  recognize  are 
those  interfering  with  the  freedom  of  trade 
or  those  of  a  criminal  character. 
*        *        * 
An  important  judgment  relating  to  Canada 
was  handed  down  by   the  Judicial  Commit- 
tee of  the   Privy  Council  of    Great   Britain 
Saturday    last.     The    Constitution    of   the 
Dominion  ot  Canada  says  that  the  authority 
for  enactinglaws  governing  bankruptcy  is  re- 
posed exclusively  in  the  Federal  parliament. 
But  upon  the  question  as    to  what  properly 
constitutes  bankruptcy,  there  has  been  a  dif- 
ference  of  opinion  ;   and  consequently  the 
absence  of  a  well  defined  line  as  to  where 
the  respective  powers  of  the   Dominion  and 
the  Provinces  ended  and  began  in  the  matter 
of  making   or   unmaking  laws   relating   to 
bankruptcy  and   insolvency.      In   order  to 
settle  the  much  disputed  point  the  Dominion 
and    Ontario   Governments    decided   some 
time  ago  to  submit  a  test  case  to  the  courts 
for  adjudication,  and   the   highest  court  in 
the  land — the  Supreme  Court — decided  in 
favor  of  the  exclusiveness  claimed  by  the 
Dominion.     From  the   Supreme   Court  the 
case  went  to  the  Judicial  Committee  of  the 
Imperial    Privy    Council.     It    was    argued 
before  that  august  body  in   December  last, 
Hon.   Edward    Blake   contending    for    the 
province  and  Sir  Richard  Webster  for  the 
Dominion.     The  opinion  was  then  ventured 


that  the  finding,  judging  from  the  observa- 
tions of  the  judges,  would  be  in  favor  of 
the  province  of  Ontario.  What  was  then 
anticipated  was  on  Saturday  realized,  Lord 
Herschell,  Lord  High  Chancellor,  in  stating 
the  decision  of  the  Privy  Council,  declaring 
the  Ontario  Act  respecting  assignments 
and  preferences  by  insolvents  to  be  valid. 
It  was  furthermore  declared  that  the  pro- 
visions at  issue— enactments  relating  to  as- 
signments purely  voluntary — do  not  infringe 
on  the  exclusive  legislative  power  of  the 
Dominion  Government.  This  means  that 
while  the  provinces  have  not  the  power  to 
enact  a  law  compelling  an  insolvent  to 
assign,  it  is  within  their  power  to 
pass  legislation  under  which  voluntary 
assignments  can  be  made.  The  Quebec 
law,  compelling  insolvents  to  assign  on  de- 
mand of  a  creditor,  was  enacted  prior  to 
Confederation,  and  is,  therefore,  conse- 
quently valid. 

*         *         * 

Those  who  are  taking  an  active  interest 
in  urging  the  passing  of  a  Dominion  Bank- 
ruptcy law  are  pleased  with  the  decision  of 
the  Privy  Council,  knowing  that  if  they  fail 
at  Ottawa  it  is  possible  to  secure  at  least  a 
partial  measure  of  relief  from  the  provinces. 
In  the  meantime,  however,  they  will  continue 
to  urge  the  passage  of  a  Federal  Bankruptcy 
law,  the  need  of  which  is  none  the  less  be- 
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cause  of  the  recent  decision  of  the  Privy 
Council.  What  is  wanted  is  a  uniform  law 
that  will  cover  the  Dominion,  and  this  can- 
not be  secured  unless  the  Federal  Parlia- 
ment bestows  it. 

*        *        * 

A  daily  paper  claims  to  have  discovered 
that  the  Minister  of  Finance,  when  drafting 
his  Dominion  Insolvency  bill,  overlooked  an 
important  necessity,  namely,  bankruptcy 
courts.  As  a  matter  of  fact,  however,  there 
was  no  overlooking  about  it.  It  was  pur- 
posely omitted.  When  the  representa- 
tives of  the  different  boards  of  trade  in  the 
country  submitted  to  the  Minister  of  Fi- 
nance the  bill  which  had  been  prepared 
by  them,  and  which  proved  the  basis 
of  Mr.  Foster's  measure,  no  bankruptcy 
court  was  provided  for,  neither  was 
there  one  desired.  Bankruptcy  courts  un- 
doubtedly have  their  good  offices,  but  they 
are  held  to  be  too  expensive  luxuries  for  the 
requirements  of  this  country,  and  that  is  the 
reason  no  provision  was  made  for  them  in 
the  bill  which  it  is  proposed  to  submit  for 
the  consideration  of  Parliament  at  its  next 
session. 


THE   "  HARD  TIMES  "  CRY. 

IF  there  is  one  thing  peculiarly  character- 
istic of  a  large  part  of  the  human  family, 
it  is  proneness  to  exaggerate  the  trade 
conditions.  If  they  are  brisk,  these  people 
magnify  them  inordinately,  and  if  they  are 
quiet  they  belittle  them  unduly.  The  pecu- 
liarity in  this  latter  particular  is  being  at  the 
moment  demonstrated.  Business  in  this 
country  is  just  now  passing  through  a  period 
of  quietness,  much  of  which  is  seasonable. 
But  the  United  States  has  been  experienc- 
ing a  financial  crisis.  So  has  Australia;  and 
in  Great  Britain  there  has  been  much  de- 
pression. Now  some  people  imagine  that 
the  contagion  has  reached  this  country,  and 
"Hard  times!"  "Hard  times!"  is  the  cry 
heard  nearly  everywhere,  although  its  centre 
seems  to  be  in  Toronto. 

The  wheels  of  commerce  are  not  moving 
with  the  accustomed  spring  and  summer 
briskness,  but  it  is  nonsense  to  talk  of  the 
depression  being  so  great  as  to  bring  them 
almost  to  a  standstill. 

Times  are  quiet ;  they  are  not  hard.  The 
turn  over  in  some  branches  of  trade  is  pro- 
bably not  as  large  as  is  usual  at  this,  the 
ordinarily  quiet  season  of  the  year.  In  dry 
goods  it  is  probably  not.  But  that  this  is 
true  of  all,  facts  amply  dispute.  Take  the 
wholesale  hardware  men  ;  they  have  done 
more  business,  they  say,  during  the  first  two 
months  of  the  present  year  than  they  did 
the  same  period  of  1893.  So  have  the  whole- 
sale grocers. 

A  man  is  largely  what  he  makes  himself; 
and  so  business  is  largely  what  men  make 
it.  If  they  sit  about  in  the  market  places 
and  sprinkle  the  ashes  of  despair  upon  their 
heads  and  cry  "  Hard  times  !"  Hard  times  !" 
in  the  same  doleful  voice  as  the  lepers  of 
old  cried  "Unclean!"  "Unclean!"  they 
cannot  expect  anything  else  but  "  hard 
times."  Imagine  you  have  cholera  or  any 
other  disease  that  may  be  hovering  around, 
and  ten  chances  to  one  you  will  get  the  real 
thing.  And  the  merchant  who  is  caught  by 
the  cry  of  "  Hard  times,"  ten  chances  to  one 
will  get  a  taste  of  it. 

When  business  is  quiet  the  proper  thing 
to  do  is  to  look  on  the  bright  side,  put  your 
shoulder  to  the  wheel  and  push.  Search 
your  brain  for  new  ideas  to  create  a  demand 
and  stimulate  trade.  Get  up  and  hustle. 
By-and-bye  you  will  get  to  a  point  where 
business  will  bowl  along  briskly  ;  and  then 
you  can  let  it  carry  you  along  to  your  joy 
and  comfort. 

To  men  of  brains  or  men  of  muscle, 
All  things  come  to  those  who  hustle. 
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REDUCTION  IN  WIRE. 

A  REDUCTION  in  the  price  of  wire 
has  been  decided  upon  by  the 
makers. 

It  applies  to  bright,  annealed,  oiled,  and 
annealed  and  galvanized. 

Heretofore  the  price  has  been  ioc.  f.o.b. 
Toronto  and  Hamilton  above  the  fixed  price 
in  Montreal,  and  in  London  it  was  14c. 
higher  than  in  the  latter  city. 

Under  the  new  order  of  things  Toronto 
and  Hamilton  will  be  placed  on  the  same 
footing  as  Montreal,  while  the  excess  in 
London  will  be  only  4c.  In  other  words 
there  has  been  a  reduction  of  ioc.  all  round. 

Lately  wire  has  been  coming  into  the 
west  from  the  United  States,  and  it  is  be- 
lieved that  the  reduction  ordered  by  the 
Canadian  makers  is  because  of  this  new 
competitor  for  the  home  trade. 


CHRONIC  GRUMBLING. 

DID  it  ever  occur  to  you  what  a  lot  of 
chronic  grumblers  there  are  on  this 
little  earth,  and  also  what  a  depres- 
sing effect  these  people  have  on  trade  gener- 
ally when  there  is  a  slight  depression  in 
trade  or  during  the  dull  season.  You  make 
a  call  on  one  merchant  of  this  class  and  he 
looks  at  you  with  the  expression  of  a  man 
who  had  lost  his  last  friend  on  earth,  and 
says  in  the  most  solemn  tone  of  voice  : 
"  Business  is  bad,  very  bad  ;  and  I  see  no 
chance  of  it  improving.  I  have  seen  the 
time,  but  it  was  many  years  ago,  when 
things  were  good,  but  now — well,  we'll 
never  see  such  days  again."  When  you  ask 
him  why  he  did  not  make  more  hay  while 
the  sun  shone.he  will  doubtless  answer  :  "I 
did  as  well  as  most  men."  And  now  that 
times  are  dull  and  not  as  much  doing  he  is 
contented  to  do  as  well  as  most  men  and 
grumble  about  hard  times. 

This  year,  in  spite  of  all  the  hard  times 
talk  that  has  been  going  on,  has  been  equal 
up  to  date  to  the  preceding,  and  a  canvass 
of  the  Toronto  dealers  reveals  the  fact  that 
their  sales  in  nearly  every  case  have  been 
equal  to  those  of  the  same  months  of  1893, 
and  in  many  cases  have  been  in  excess. 
Wholesale  men  report  collections  fairly 
good,  and  the  number  of  orders  received  at 
this  early  season  have  been  in  excess  of  what 
was  expected.  Retailers'  reports  are  also 
fairly  satisfactory  regarding  collections.  All 
this  tends  to  show  that  the  hardness  of  the 
times  have  been  greatly  overated. 

A  Toronto  hardware  man,  speaking  on  the 
subject  to  a  representative'  of  this  paper, 
said:  "There  has  certainly  been  a  tight- 
ness in  money,  but  one  cannot  always  tell 
the  true  state  of  things  by  that  fact.  There 
are  always  a  lot  of  people  on  the  merchants' 
books   who  take  advantage  of  hard   times 


to  postpone  paying  debts,  and  consequently 
make  things  worse  than  they  otherwise 
would  be  If  those  who  are  perfectly  able 
to  pay  were  always  willing  to  pay,  we  could 
afford  to  be  lenient  to  those  who  were  not 
able.  The  great  trouble  is  to  discriminate 
between  these  two  classes.  We  are,  how- 
ever, this  year  running  our  business  as 
nearly  on  a  cash  basis  as  possible,  and 
though  in  some  cases  we  have  given  offense 
by  refusal  of  credit,  I  do  not  think  we  are 
losing  anything.  We  can  afford  to  give  our 
customers  better  prices,  and  if  cash  trading 
could  be  more  universally  adopted  we  would 
not  have  half  as  much  grumbling  about  the 
hardness  of  times.  The  trouble  lies  in  the 
habit  of  ignoring  the  possible  coming  of  ad- 
versity during  the  days  of  prosperity,  and 
the  postponement  of  paying  of  debts,  from 
time  to  time,  until  the  slack  season  comes. 
Then  the  merchant  tries  to  collect  what  is 
due,  the  consumer  is  out  of  work  and  pleads 
hard  times.  Business  shows  signs  of  im- 
provement and  the  consumer  again  gets  on 
his  feet,  but  now  he  has  not  only  to  meet 
current  expenses  but  pay  off  the  old  debt 
that  has  been  accumulating  all  the  while. 
So  things  go  on  from  day  to  day  and  year 
to  year.  While  paying  up  an  old  debt  he  is 
piling  up  a  new  one,  and  the  merchant  is,  in 
most  cases,  eventually  the  loser." 


WANT  THE  DUTIES  MAINTAINED. 

THE  discussion  regarding  the  question 
of  iron  duties  goes  on  apace  in  Mon- 
treal, and  the  arguments  and  atten- 
tion that  the  Iron  Age  and  other  American 
papers  have  been  devoting  to  the  question 
of  the  extension  of  the  iron  trade  in  Canada 
is  eagerly  seized  on  by  those  who  oppose  any 
reduction  in  the  duties. 

It  is  pointed  out  that  even  with  the  duty 
on,  the  American  furnace  men  get  into 
western  Ontario,  and  that  if  the  duty  is 
taken  off,  the  40,000  tons  that  the  Canadian 
furnace  men  now  market  in  Canada  will 
soon  be  a  thing  of  the  past. 

The  long  haul  from  the  Nova  Scotia  fur- 
naces to  the  western  Ontario  market  is  also 
adverted  on  as  a  reason  why,  in  their  present 
struggling  state,  the  Canadian  furnaces 
should  be  given  all  the  protection  possible. 
Importers  point  to  the  case  of  Scotch  iron 
as  an  illustration  of  what  protection  will  do. 

"  Summerlee  costs  about  $12.85  a  ton  in 
Glasgow,  and  as  it  is  the  iron  most  in  favor 
with  Canadian  consumers,  it  is  a  pretty  good 
illustration  of  what  the  protective  tariff  has 
done,"  said  a  well  known  importer  of  iron 
to  Hardware's  correspondent  the  other 
day.  "The  Londonderry  or  the  Ferrona 
company  will  tell  you  that  they  are  doing 
more  and  more  business  in  Montreal  every 
year  despite  this  predilection  in  favor  of 
Summerlee.  Infact  it  isnowonlyimportedfor 
special  purposes.  This  is  easily  undei  stood. 
This  brand  of  Scotch  iron  would  cost  under 
summer    freights    laid    down    in    Montreal 


$18.50.  I  used  to  sell  this  iron  in  thousands 
of  tons  where  now  I  only  sell  hundreds.  The 
reason  is  simply  that  'Londonderry'  and 
'Ferrona'  are  selling  and  have  been  selling 
during  the  summer  and  fall  at  $16  to  $17,  and 
at  the  lower  cost  naturally  take  its  place. 
This,too,notwithstandingthe  fact  thatfreight 
from  Glasgow  in  summer  is  only  $1. 10,  while 
the  freight  from  Nova  Scotia  to  Montreal  is 
about  $3. 50  In  Western  Canada,  as  every- 
one knows,  Scotch  pig  is  out  of  the  market, 
as  American  during  the  past  two  years  has 
been  the  only  competitor  that  Canadian  iron 
has  had  to  face  up  there.  The  American 
furnace  men  have  simply  made  their  price 
to  suit  the  market  irrespective  of  cost,  and 
if  there  was  no  duty  it  is  easy  to  see  how 
quickly  the  Canadian  iron  industry  would  be 
killed  by  this  method.  Of  course  if  business 
conditions  improved  across  the  line  the  case 
would  be  different,  as  the  American  furnace 
men  would  hardly  be  content  to  lose  money 
as  they  are  now  doing  on  every  ton  of  iron, 
but  in  any  event  they  would  soon  smother 
the  Canadian  furnaces  if  it  was  their  interest 
to  do  so,  and  would  be  very  apt  to  do  so  if 
the  American  papers  are  any  indication  of 
the  feeling  across  the  line. 


SUGGESTS  A  RETAILERS'  COMBINE. 


T 


6t  r  "'HERE  is  no  use  of  some  people 
talking  against  it,"  said  a  Toronto 
hardware  dealer.  "  Things  are 
coming  to  that  point  when  the  smaller  deal- 
ers will  be  forced  to  form  an  association,  or 
combine,  if  you  like  to  call  it  so.  Why 
should  they  not  combine  ?  Everything  is 
going  that  way  now.  The  department  stores 
are  cutting  our  business  to  pieces,  and  can 
afford  to  undersell  us,  because  they  purchase 
large  quantities  and  get  better  prices.  I 
don't  blame  the  manufacturers ;  there  are 
very  few  of  us  who  would  not  do  the  same 
thing.  I  am  in  favor  of  the  formation  of  a 
limited  company,  composed  of  retail  hard- 
ware men,  each  to  take  $50  or  more  worth 
of  stock.  The  purpose  of  the  company 
would  be  to  enable  retailers  to  compete  with 
the  department  store  prices,  by  buying  col- 
lectively and  in  large  quantities,  thereby 
getting  better  prices,  and  they  would,  in 
addition,  receive  cash  disccunts.  Their 
stock  would  always  be  a  guarantee  of  good 
faith.  I  feel  that  it  must  eventually  come  to 
something  like  this.  It  is  certain  that  we 
cannot  compete  with  the  department  stores 
without  doing  something  of  this  kind." 


'TWAS  A   BLUNDER. 

ONE  of  our  exchanges,  to  be  more 
specific,  Hardware,  published  at 
Toronto,  Canada,  quotes  an  article 
from  the  last  issue  of  this  journal,  and  either 
by  error  or  facetiously,  credits  it  to  the 
"Saturday  Plumber."  The  difference  be- 
tween Saturday  and  Sanitary  is  very  con- 
siderable, when  the  sense  of  the  words  is 
considered.     There  is  not  very  much  differ- 


HARDWARE. 


ence  when  the  mere  sound  is  considered. 
Every  plumber,  of  course,  does  sanitary 
work,  and  every  plumber  certainly  has  his 
Saturday.  All  plumbers  are  Saturday  plumb- 
ers in  a  sense  of  bringing  their  week's  work 
to  a  close,  and  more  particularly  in  paying 
wages  or  drawing  weekly  stipends.  A  jour- 
nal called  the  Saturday  Plumber  would  not 
be  a  bad  idea.  And  should  such  a  venture 
ever  be  started,  we  shall  most  cordially  wel- 
come it  to  the  general  field.  It  remains  for 
our  esteemed  Canadian  contemporary,  how- 
ever, to  explain  whether  Saturday  Plumber 
was  a  blunder  or  intended  as  a  joke. — Sani- 
tary Plumber. 

'Twas  a  blunder,  brother,  nothing  more  or 
nothing  less.  But  the  printerwas  the  cause  of 
it,  and  the  proofreader  responsible  for  it,  and 
both  are  now  repenting  of  it.  We  don't  joke 
—or,  hardly  ever. 


tt 


W 


TALKS  WITH  RETAILERS. 

rE  are  finding  business  on  the 
quiet  side,"  said  Mr.  Wheeler, 
of  Wheeler  &  Bain,  K  ng  street 
east.  "  We  do  not  see  any  prospects  of 
much  improvement  in  our  line  for  some 
weeks.  Our  trade  is  largely  a  country  one, 
and  the  coming  spring  will  no  doubt  bring 
an  increase  in  demand,  but  the  spring  trade 
is  not  likely  to  have  fully  opened  up  before 
April  ist.  We  are  in  receipt  of  two  con- 
tracts for  furnaces  this  week,  and  cook  stoves 
and  ranges  are  moving.  I  guess  we  are 
holding  our  own  all  round." 

"  No,  there  is  no  rush  round  this  neigh- 
borhood at  present,"  said  W.  J.  Whitten, 
King  street  east.  "  There  will  likely  be 
some  demand  for  necessities  from  the  farm- 
ers next  month,  but  they  are  all  economizing 
and  there  is  not  a  great  deal  to  be  looked 
forward  to  from  that  quarter.  I  do  not  think 
that  the  destitution  we  hear  about  is  as  wide- 
spread as  we  are  led  to  believe  by  the  daily 
papers.  Hard  times  talk  is  very  contagious. 
There  are  a  lot  of  people  who  are  always 
hard  up  no  matter  how  good  the  times  are. 
I  think  the  coming  4th  of  March  accounts 
will  be  met  fairly  well,  though  there  are 
bound  to  be  a  lot  of  renewals.  Wholesalers 
are  not  expecting  a  great  deal  I  should 
think.  We  are  receiving  a  fair  share  of  the 
business  that  is  doing  in  our  line,  which  is 
house-furnishing.  We  do  not  go  outside  it, 
and  are  not  running  our  business  at  a  loss." 

"  I  anticipate  a  change  for  the  better  in 
trade  soon,"  said  Geo.  Pearsall,  Yonge 
street.  "  Things  will  show  some  signs  of 
improvement  next  month  or  I  am  much  mis- 
taken. Sales  were  somewhat  slow  in  the 
store  last  week,  but  we  always  have  enough 
work  in  the  shop  to  keep  us  busy." 

"  The  weather  had  a  depressing  effect  on 
the  trade  last  week,"  said  E.  Clapp,  of 
Clapp  &  Moses,  Yonge  street.     "  There  has 


been  a  considerable  improvement  in  busi- 
ness the  last  two  or  three  days,  however. 
There  is  quite  a  bit  of  jobbing  work  coming 
in,  and  a  few  sales  are  being  made  in  cook 
stoves.  We  have  placed  a  new  fire-pot  in 
the  Moses  combination  stove,  which  greatly 
improves  it." 

"  We  are  not  yet  experiencing  any  in- 
creased demand  for  spring  goods,"  said  J. 
W.  Woodsworth,  "  but  business  is  moving 
nicely  for  this  time  of  year.  Trade  is  very 
quiet,  and,  by  the  look  of  things,  lots  of  men 
are  glad  to  see  something  turn  up,  if  it  is 
only  snow.  It  is  hard  to  say  how  bad  the 
times  are.  On  one  hand  we  have  the  un- 
employed shoveling  snow,  and  on  the  other 
we  see  thousands  paying  exorbitant  prices 
to  see  Patti  and  Irving." 

"  Last  week  trade  was  quiet,  owing  to  the 
severeness  of  the  weather,"  said  J.  T.  Wil- 
son, Queen  street  west.  "The  first  line  that 
we  anticipate  an  increase  in  demand  for  will 
be  house-furnishings.  When  people  start 
house-cleaning,  they  begin  to  find  out  what 
they  are  short  of.  Something  or  other  wants 
a  coat  of  paint,  or  tacks,  etc.,  are  needed. 
All  these  small  things,  which  are  not  much 
in  themselves,  mount  up,  and  swell  the 
weekly  sales  considerably.  We  are  busy 
manufacturing  our  Good  Value  gas  stoves, 
and  will  have  them  this  season  in  four 
sizes.  We  claim  that  they  are  one  of  the 
cheapest  and  strongest  gas  stoves  that  are 
at  present  on  the  market." 

"  We  keep  fairly  busy  in  the  shop,  though 
of  course  this  is  the  dull  season  for  jobbing 
work  as  well  as  other  lines,"  said  B.  Ibbot- 
son,  Queen  street  west.  "  Skating  is  about 
over,  so  there  is  little  or  nothing  doing  in 
that  line,  and  the  grass  has  not  come  up  yet 
to  create  other  work.  I  do  not  intend  hand- 
ling bicycles  this  season,  but  will  confine  my- 
self to  the  repairing  and  the  sale  of  sun- 
dries." 


STEEL  IN  CAR  CONSTRUCTION. 

AT  the  December  meeting  of  the 
Western  Railway  Club,  J.  D.  Mc- 
Ilwain,  of  the  Harvey  Steel  Car 
Works,  gave  an  interesting  description,  ac- 
cording to  an  exchange,  of  the  cars  exhibited 
at  the  World's  Fair  in  whose  construction 
steel  was  employed  to  a  greater  or  less  de- 
gree, and  also  of  the  extent  to  which  that 
metal  is  used  in  other  countries.  He  stated 
that  it  has  been  demonstrated  that  a  steel 
frame  car  can  be  built  that  will  embody  150 
per  cent.,  or  2%  times,  greater  resisting 
strength,  at  least  303  per  cent,  longer  life, 
cost  50  per  cent,  less  for  maintenance,  and 
weigh  15  to  20  per  cent,  less  than  the  mod- 
ern American  wooden  car.  As  to  its  being 
necessary  to  have  special  machinery  to 
repair  steel  cars,  he  stated  that  every  well 
appointed     railway     locomotive     and     car 


shop  is  equipped  with  punches,  shears, 
cold  saws,  bulldozers,  etc.,  and  that  is 
about  all  that  is  needed  to  frame  and 
form  material  for  renewals  and  repairs 
of  steel  parts.  If  standard  sections  are 
used  very  little  forging  will  be  necessary. 

If  put  together  on  car  building  lines,  and 
not  like  a  boiler,  it  will  be  as  easy  to  remove 
and  repair  bent  or  defective  parts  as  in  a 
wooden  car.  The  evolution  would  be  grad- 
ual from  wood  to  steel.  The  same  would  be 
the  case  with  appliances  for  repairing.  The 
cost  for  any  change  in  the  repairing  plant 
would  be  small  compared  to  the  reduced 
amount  of  repairs  required  with  the  use  of 
metal  frames.  In  European  and  other  for- 
eign countries  the  evolution  from  wooden  to 
metal  cars  has  been  quite  rapid.  It  having 
been  demonstrated  that  the  metal  car  costs 
much  less  for  maintenance  than  the  wooden 
car,  yet  the  difference  in  cost  of  metal  and 
wooden  cars  is  much  more  than  it  is  or  will 
be  in  this  country,  as  they  build  a  car  there 
without  much  regard  to  future  cost  of  main- 
tenance, which  is  a  very  important  item  in 
this  country.  Thus  far  our  metal  cars  have 
been  built  with  a  view  to  future  maintenance, 
which  is  a  consideration  absolutely  neces- 
sary. 

The  question  of  dead  weight  is  of  consid- 
erable importance.  To  obtain  a  steel  car 
with  15  per  cent,  less  weight  than  a  wooden 
car  of  same  capacity  means  a  saving  in  cost 
for  haulage  of  15  per  cent.,  which  insures  a 
less  number  of  cars  to  do  the  same  amount 
of  business,  a  less  number  of  cars  to  main- 
tain and  renew,  making  a  very  marked  re- 
duction in  the  cost  of  rolling  stock. 


AN  INGENIOUS  SHARPER. 

The  Toronto  police  authorities  here  have 
received  warning  that  sharpers  have  a  new 
scheme.  This  time  it  relates  to  bicycles. 
One  man  usually  works  alone  and  his  plan  is 
to  find  the  names  and  addresses  of  bicycle 
riders.  He  then  represents  himself  as  an 
agent  of  the  maker  of  the  wheel  which  his 
intended  victim  rides,  and  tells  him  that  a 
number  of  wheels  have  been  stolen  and  that 
his  is  one  of  the  number.  He  produces  his 
authority  for  taking  the  wheel  and  frequently 
gets  the  machine,  which,  of  course,  he  sells, 
frequently  in  the  same  town.  Hundreds  of 
people  have  been  victimized  in  Chicago, 
Detroit,  Rochester,  Buffalo  and  other  cities. 


Some  of  the  business  men  in  the  central 
part  of  Toronto  are  objecting  to  a  new  order 
from  the  postoffice  authorities,  changing  the 
system  of  delivering  registered  mail  matter. 
Formerly  all  registered  matter  was  allowed 
to  accumulate  and  be  sent  out  at  a  certain 
hour  each  day.  Under  the  new  order,  it 
must  be  sent  out  with  the  other  mail  just  as 
it  comes  in.  The  objection  to  this  system  is 
based  on  the  fact  that  it  is  inconvenient  to 
the  cashiers,  and  other  rssponsible  officials 
will  have  to  attend  to  each  mail  delivery.  A 
protest  by  one  of  the  firms  brought  an 
answer  from  Inspector  Barwick  that  the 
firm  must  either  make  arrangements  to  re- 
ceive the  registered  matter  from  the  carrier 
or  else  call  for  it  at  the  general  delivery. 
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Manufacturers  of  the  Celebrated  Brand 
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B.  B. 

NO.  ONE 

WHITE  LEAD 


Noted  for  its  Extreme  Whiteness  of  Color,  Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White  and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for  the  Canadian  trade.  Manufactured  in  Halifax, 
Nova    Scotia. 

FOR    SAMPLES    AND     INFORMATION     APPLY    TO 

HENDERSON  &  POTTS 

NOVA  SCOTIA   PAINT  WORKS    -    -    HALIFAX,    N.S. 


RUSTLESS  COATING  FOR  IRON. 

•"  T^HE    following,   according    to    an  ex- 
change, is  a  translation  by  Frederic 

I  W.  North  of  a  paper  read  before  the 
Paris  Societe  d'Encouragement  by  M.  Oc- 
tave de  Rochefort  Lucay,  on  the  new  Ber- 
trand  processes  for  coating  with  magnetic 
oxide  and  enameling  iron  and  iron  car- 
burets, and  on  a  new  process  of  tinning  for 
cast  iron. 

Messrs.  Barff  and  Bower  were  the  first  to 
practically  coat  iron,  steel,  and  cast  iron 
with  magnetic  oxide,  so  as  to  form,  at  the 
cost  of  the  metal  itself,  the  protective  layer 
that  is  obtained  usually  from  paint,  or  from 
enameling,  etc.,  with  a  thin  coating  of  a 
metal  that  is  not  oxidizable. 

The  Bertrand  processes  are  more  simple 
than  those  of  Bower  and  Barff,  and  are 
based  on  a  new  discovery  in  chemistry,  and 
may  be  stated  thus  :  If  a  thin  adherent  film 
of  another  metal  is  formed  on  the  wrought 
iron  or  on  the  cast  iron,  and  this  iron  or  cast 
iron,  heated  to  iooo0,  is  exposed  to  a  current 
of  oxidizing  gas,  the  oxygen  penetrates 
through  the  film,  oxidizes  the  iron,  or  the 
cast  iron,  and  under  these  conditions  mag- 
netic oxide  is  the  result.  The  formation  of 
magnetic  oxide,  thus  obtained,  continues  in- 
definitely, and  the  thickness  of  the  coating 
of  oxide  increases  according  to  the  period 
of  exposure  to  the  oxidizing  current,  pro- 
viding the  temperature  remains  at  about 
iooo0. 

As  to  the  film  of  metal  deposited  in  the 
first  instance,  it  disappears  in  some  obscure 
way,  forming  oxides  which  mingle  with  the 
magnetic  oxide  or  volatilize,  according  to  the 
nature  of  the  metal  of  which  they  are  com- 
posed. M.  Bertrand  had  then  to  find  the 
best  metal  and  the  best  method  for  deposit- 
ing it  on  the  article  to  be  coated,  and  he  has 
found  that  bronze,  a  mixture  of  copper  and 
tin,  gives,  from  a  practical  point  of  view, 
every    satisfaction.       For    depositing    this 


bronze  on  the  wrought  iron  and  cast  iron  M. 
Bertrand  uses  electricity  or  wet  baths,  and 
uses  sulphophenolic  acid. 

The  following  is  the  method  adopted  in 
the  Bertrand  manufactory  for  an  oxidation  : 
The  article  is  cleansed  (the  cleansing  is  not 
indispensable),  then  dipped  a  few  moments 
in  a  bath  containing  a  solution  of  sulpho- 
phenate  of  copper  and  tin.  The  coating  of 
bronze  being  formed,  the  article  is  immedi- 
ately washed  with  cold  water  and  dried  with 
sawdust.  The  article  dried  is  put  into  a 
furnace.  Oxide  forms,  and  at  the  end  of  15 
to  30  minutes  (according  to  the  articles)  the 
article  is  taken  out,  sufficiently  oxidized. 
The  coating  produced  varies  from  1-10  to 
1-5  mm. 

M.  Bertrand  uses  electricity  to  ascertain 
if  the  coating  is  of  sufficient  and  uniform 
thickness,  and  in  doing  so  he  makes  use  of 
bells.  If  in  putting  the  two  wires  in  contact 
with  the  oxidized  article  the  bells  ring,  the 
current  passes — the  oxidization  is  insuffi- 
cient ;  if  it  remains  silent  the  oxide  formed 
is  of  sufficient  practical  thickness,  because 
it  prevents  the  electric  current  from  passing. 
Process  for  Tinning  Cast  Iron. — M. 
Bertrand  has  also  used  sulphophenolic  acid 
to  obtain  tinning  on  iron.  He  dissolves 
salts  of  tin  in  a  mixture  of  water  and  sulpho- 
phenolic acid  at  the  rate  of  1  per  cent,  of  tin 
salt  and  5  per  cent,  of  sulphophenolic  acid. 
In  this  mixture  the  article,  which  is  previously 
cleaned,  is  dipped;  and  is  at  once  covered 
with  an  adherent  coating  of  tin,  and  after- 
ward, by  the  means  of  rotating  brushes  in 
wire  and  cloth,  the  coating  of  tin  is  polished, 
and  a  result  obtained  which  is  both  effective 
and  cheap. 

Process  for  Enameling— There  are  not 
more  than  two  processes  for  enameling  cast 
iron.  In  the  first, called  hot,  the  iron, heated  to 
a  vivid  red,  is  powdered  with  a  flux  powder 
(borosilicate  of  lead),  distributed  with  a 
sieve  ;  then  it  is  heated,  and  when  the  flux 
fuses  it  is  powdered  afresh  with  glass,  more 


soluble,  forming  the  glaze  of  the  enamel. 
This  process,  the  only  direct  enameling,  is 
dangerous  to  the  operator,  and  even  impos- 
sible for  large  articles,  nor  does  it  allow  of 
decorations.  The  second  process  consists 
of  dressing  the  cast  iron  by  three  distinct 
and  successive  operations  in  the  furnace 
with  a  kind  of  pottery.  In  the  Bertrand 
enameling,  the  article  is  first  coated  with 
magnetic  oxide,  then  dipped  in  borosilicates 
of  lead,  colored  by  metallic  oxides,  in  which 
is  added  a  little  pipe  clay  in  order  to  give 
rather  more  body.  The  article  thus  covered 
cold,  by  dipping  or  with  brushes,  is  put  into 
the  furnace  ;  the  enamel  adheres  and  vitri- 
fies at  the  usual  furnace  temperature  used 
by  enamelers.  By  putting  a  coating  of  col- 
ored enamel  with  a  brush  on  a  first  coat 
simply  plain,  it  is  possible  to  make  any  de- 
corations desired,  which  may  be  burned  in  at 
one  operation  for  outdoor  vases,  etc.  These 
results,  due  to  the  first  oxidation  with  mag- 
netic oxide,  are  remarkable,  as  much  for  the 
color  as  for  the  tenacity  of  the  enamel  and 
its  resistance  to  rough  usage. 


A   MANUFACTURERS'  SECTION. 

A  meeting  of  the  members  of  the  Toronto 
Board  of  Trade  who  are  manufacturers  was 
held  Monday  afternoon  to  discuss  the  ad- 
visability of  forming  a  manufacturers'  sec- 
tion of  the  board.  Mr.  Edward  Gurney 
occupied  the  chair,  and  there  was  a  good  at- 
tendance. After  discussion  it  was  unani- 
mously resolved  :  "  That,  with  a  view  to 
the  promotion  of  the  manufacturing  in- 
terests of  this  city  and  province  application 
be  made  to  the  council  (of  the  Board  of 
Trade)  for  authority  to  form  a  manufac- 
turers' section  of  the  Board." 

W.  B.  Hamilton,  J.  J.  Phillips,  J.  C.  Copp, 
and  the  pro  tern,  chairman,  Edward  Gurney, 
were  appointed  a  committee  to  prepare  by- 
laws and  draft  a  circular,  to  be  sent  out  to 
all  the  manufacturers  in  the  province  who 
are  members  of  the  board.  This  committee 
will  report  to  a  general  meeting  to  be  held 
on  March  19th. 


HARDWARE 


HINTS  ON  THE  BRUSH  TRADE. 


N 


OW  is  the  season  for  the  retailer  to 
turn  his  mind  to  the  stocking  up  of 
paints,  oils  and  brushes. 

It  is  perhaps  somewhat  early  to  expect 
any  demand  for  these  lines,  but  the  dealer 
will  find  it  advantageous  to  be  a  little  fore- 
handed, and  he  will  no  doubt  stock  up  more 
judiciously,  and  exercise  more  care  in  the 
selection  of  his  stock  than  if  he  were  to  leave 
it  to  the  last  moment. 

Mixed  paints  and  varnishes,  etc.,  may  be 
very  tastefully  displayed  in  the  show  window, 
and  the  arrangement  of  brushes  allows  a 
wide  scope  for  the  window  dresser  to  exer- 
cise his  taste. 

Retailershandling  mixed  paints,  varnishes, 
wood  stains,  etc.,  often  neglect  to  give  these 
goods  a  place  in  the  window. 

There  are  very  many  different  biands  and 
grades  of  paints,  and  we  must  leave  it  to  the 
dealer's  judgment  to  select  from  whom  he 
will  buy.  In  the  selection  of  his  stock  of 
brushes  it  is  necessary  that  the  dealer  should 
have  one  or  two  facts  prominently  before 
him.  The  first,  and,  probably,  the  most  im- 
portant, is  that  in  the  majority  of  cases  a 
good  article  will  find  better  sale,  and  be 
found  more  satisfactory  in  every  respect  to 
his  customers  ;  and  more  profitable  to  him- 
self. 

There  is  hardly  any  article  handled  by  the 
hardware  trade  in  which  adulteration,  or 
palmingoff  inferior  goods,  is  so  prevalent  as  in 
brushes.  To  judge  accurately  their  value  and 
quality  the  dealer  must  be  an  expert.  As  a 
safeguard  it  is  advisable  to  buy  where  you  are 
sure  of  being  honestly  dealt  with.  It  is  safest 
to  place  your  orders  with  old  established  and 
reliable  makers  who  brand  and  guarantee 
their  goods.  Such  makers  have  a  reputation 
to  sustain,  and  will  not  misrepresent  their 
goods  tor  the  sake  of  some  small  additional 
profits.  A  stock  of  brushes  should,  however, 
be  so  selected  as  to  embrace  a  variety  of 
sizes  and  qualities  to  meet  the  demand  of 
different  classes  of  consumers  ;  but  the 
goods  in  themselves  should  be  well  made, 
and  neatly  finished  and  tastefully  put  up  in 
closed  packages  or  boxes.  All  lines  of 
brushes,  but  particularly  those  used  by 
painters,  should  be  kept  in  a  moderately 
warm  place,  where  they  are  not  so  liable  to 
shrink  or  dry  up,  but  in  event  of  any  goods 
being  so  affected,  they  should  be  returned  to 
the  manufacturer.  Any  good  firm  of  makers 
will  renovate,  or  replace  them  with  others. 

The  dealer  should  use  considerable  judg- 
ment, and  not  overstock  himself  in  odd  or 
slow  selling  sizes,  and  should  carry  the  bulk 
of  his  stock  in  staple  lines  on  which  he  can 
easily  post  himself  through  the  traveling 
salesman. 

A  neat  display  of  brushes,  mounted  on 
boards  covered  with  red  and  blue  flannel, 


baize  or  cotton,  will  have  a  pleasing  effect, 
and  will  attract  attention  to  the  lines  that 
you  are  carrying,  and  tend  to  increase  sales. 

The  larger  makers  are  issuing  some  very 
attractive  show  cards.  These  should  be 
placed  where  they  will  catch  the  eyes  of 
customers  entering  or  passing  the  store. 
Any  new  lines  or  novelties  which  show 
any  decided  improvement  the  dealer  will 
do  well  to  give  a  fair  trial. 

There  are  a  few  new  styles  being  placed 
on  the  market  this  season,  and  anything  that 
will  tend  to  enhance  the  value  of  a  brush, 
and  find  favorwith  painters, the  dealer  should 
not  be  slow  to  embrace.  The  dealer  cannot 
be  too  particular  in  the  selection  of  paint 
brushes. 

Spring  will  bring  a  demand  for  other 
kinds  of  brushes,  such  as  household  brushes, 
shoe  brushes,  etc.  All  these  the  retail  hard- 
ware dealer,  especially  those  who  make  a 
specialty  of  house  furnishing,  should  now  be 
placing  in  stock,  in  anticipation  of  the  com- 
ing demand.  All  these  goods  will  find  ready 
sale  when  well  displayed  and  offering  good 
value.  An  early  display  often  creates  an 
early  demand. 


THE  FLEXIBLE  BRIDLE. 

AN  important  improvement  in  painting 
brushes,  which  has  lately  been  put 
on  the  market,  is  the  flexible  bridle, 
which  does  away  entirely  with  the  old- 
fashioned  way  of  bridling  a  brush  with 
twine.  Not  only  is  the 
saving  in  time  to  be  con- 
sidered, but  also  the  great 
advantage  which  this  im- 
proved bridle  gives  in  the 
working  and  wear  of  the 
brush.  Being  flexible  it 
allows  the  paint  to  circu- 
late freely,  and  as  the 
brush  can  be  frequently 
cleaned  out,  the  stump  al- 
ways remains  soft  and  pli- 
able and  will  wear  down 
to  an  even  chisel-edge,  as 
shown  in  the  cut.  It  can 
be  applied  to  oval,  round, 
or  flat  brushes  of  all  kinds, 
and  any  painter  who  has 
given  it  a  fair  trial  will 
never  go  back  to  the  old 
way.  The  manufacturers, 
Chas.  Boeckh  &  Sons,  re- 
port having  received  the 
very  highest  testimonials 
from  leading  Canadian 
and  American  painters, 
and  we  may  safely  say 
that  it  is  only  a  matter  of 
a  short  time  when  dealers  will  find  it  neces- 
sary to  carry  a  stock  of  the  flexible  bridled 
brushes,  not  only  for  the  use  of  practical 
painters,  but  also  for  amateur  painters  who 
find   it  a  very    difficult  matter    to  bridle  a 


brush;  and  unless   properly  bridled  it  is  im- 
possible to  do  good  work. 

The  following  extract  from  a  letter  re- 
ceived from  a  leading  painter  will  fully  con- 
firm all  that  is  claimed  :  "  In  reply  to  your 
enquiry  as  to  how  I  like  your  flexible  bridle, 
I  beg  to  say  I  think  it  the  best  I  ever  saw  or 
heard  of.  It  is  a  vast  improvement  on  the 
old  twine  method  of  binding,  both  in  the  sav- 
ing of  time  in  binding  and  general  cleanli- 
ness in  use,  and  it  certainly  has  the  effect  of 
keeping  the  bristles  more  compact  and 
cleaner  in  the  stock,  thereby  allowing  a 
brush  to  be  used  closer  to  the  ferrule.  In 
using  them  on  wall  brushes  I  find  that  a 
brush  with  an  inch  longer  bristles  can  be 
used  to  advantage,  thereby  decreasing  the 
cost  of  the  brush."  A  very  handsome  show- 
card  will  shortly  be  ready,  illustrating  the 
flexible  bridled  brushes,  and  the  same  will 
be  forwarded  to  dealers  on  application  ;  also 
price-lists  and  circulars,  etc. 


"A   MAN   IN   BUSINESS." 

THIS  was,  according  to  N.E.  Grocer, 
Rev.  M.  J.  Savage's  subject  for  a 
recent  sermon,  and  he  took  his  text 
from  Luke  ii.,  49  :  "  Wist  ye  not  that  I  must 
be  about  my  Father's  business  ?  "  He  said  : 
Business  is  the  production  and  distribu- 
tion of  those  things  which  the  needs  of  the 
world  demand.  It  is  the  general  opii  ion 
that  there  is  a  very  wide  divorce  between 
business  and  religion.  It  is  a  thing  too 
common  among  business  men  not  sufficient 
to  appreciate  the  divine  side  of  business. 

A  barbarian  has  few  desires,  few  needs, 
but  a  civilized  man  has  many  desires,  many 
needs.  The  more  things  a  man  wants  the 
more  he  is  a  man.  The  distance  between 
a  barbarian  and  a  civilized  man  measures 
what  business  has  done  for  man.  The  busi- 
ness enterprises  of  the  world  have  opened 
up  many  new  fields,  have  been  a  new  stimu- 
lus to  the  intellectual  life. 

One  of  the  most  important  things  that 
business  has  given  us  is  the  sense  that  man, 
under  whatever  condition,  is  human  ;  that 
all  men  are  children  of  one  father  ;  that  they 
are  all  brothers. 

It  is  a  common  belief  that  business  is  made 
up  of  dishonesty.  But  I  wish  to  say  that  the 
bu-iness  of  the  world  has  done  more  to  cre- 
ate a  sense  of  truth  than  anything  else.  A 
man  will  not  be  engaged  in  the  existence 
and  conduct  ofany  business  the  existence  of 
which  is  an  injury  to  the  world.  A  man  will  ' 
not  lie  in  carrying  on  his  business. 

A  man  will  not  steal.  A  man  will  not 
treat  the  men  whom  he  employs  as  mere 
counters  in  his  game.  He  will  remember 
that  in  the  long  run  it  is  the  prosperity  of 
these  employees  which  makes  the  business 
prosperous.  A  man  will  not  make  his  busi- 
ness the  end  of  his  life.  He  will  make  his 
own  manhood,  and  that  of  others,  the  end. 
By  rightly  conducting  your  business  you 
are  serving  God  a  thousand  times  more  than 
you  are  in  performing  your  perfunctory  re- 
ligious duties.  In  the  church  you  will  learn 
about  religion,  and  in  the  field  of  business 
you  will  live  it  out. 


HARDWARE. 


Our  Prices  on 


Bright,  Annealed,  Oiled  and  Annealec 

and  Galvanized  Wife 


ORDERS  SOLICITED. 


Are  reduced  10c.  per  100  lbs.  f.o.b.  Toronto. 


WHOLESALE 

HARDWARE 


H.  S.  HOWLAND,  SONS  &  GO. 

No.  37  Front  Street  West,    TOFOIltO. 


COST  AND  SELLING  PRICE. 

DOES  the  average  retail  dealer  ever 
stop  and  figure  up  the  profit  in  his 
business  ?  queries  Hardware  Re- 
porter. Or,  to  put  it  in  another  way,  does 
he  always  determine  the  selling  price  by  ad- 
ding what  he  thinks  is  a  fair  advance  on 
what  the  goods  cost  him,  without  taking 
into  consideration  the  many  incidental  yet 
necessary  changes  which  make  up  the  sum 
total  ot  the  cost  ?  He  may  lump  these  to- 
gether by  guessing  at  what  they  amount  to, 
and  at  the  end  of  the  year  may  find  himself 
minus  a  profit  on  the  comparatively  large 
amount  of  goods  he  has  sold,  or  else  he  may 
find  that  his  sales  have  been  very  light  be- 
cause he  overestimated  the  proper  selling 
price,  and  so  was  unable  to  make  a  ready 
disposal  of  his  wares.  In  either  case  the 
result  will  have  been  obtained  through  a 
lack  of  system  and  an  ignoring  of  the  de- 
tails in  business. 

Take  a  suppositious  case  as  an  illustra- 
tion of  this.  A  bill  of  goods  is  invoiced  at 
$1,000  and  freight  charges  bring  the  amount 
up  to  $1,100.  This  amount  stands  against 
the  merchandise  account,  but  what  more  is 
to  be  added  ?  Drayage,  or  the  cost  of  haul- 
ing, store  expenses,  including  clerk  hire  and 
rent,  loss  by  breakage  or  on  shop-worn 
goods,  and  all  the  minor  items,  inconsider- 
able in  themselves,  but  the  sum  of  which 
swell  the  total  on  the  debit  side  of  the  led- 
ger. If  their  cost  in  dollars  and  cents  can- 
not be  approximately  determined — and  there 
is  seldom  any  reason  why  this  cannot  be 
definitely  figured  up  and  added  to  the  cost — 
the  retailer  will  have  nothing  more  than  a 
jumble  of  figures  in  which  to  guess  his  sell- 
ing price.  If  in  the  case  under  considera- 
tion the  merchant  will  add  the  cost  charges 
immediately  attaching  to  the  invoice,  such 
as  drayage,  and  will  determine  what  charges 
the  invoice  for  $1,100  worth  of  goods  should 
bear  to  his  other  stock,  he  can  establish  a 


definite  selling  price  after  adding  the  profit 
to  which  each  particular  article  or  line  may 
be  entitled,  according  to  his  own  ideas  of 
what  such  a  profit  should  be.  He  may 
possibly  be  accustomed  to  attach  a  certain 
uniform  percentage  to  the  cost  price  of  all 
goods,  no  matter  what  may  be  their  variety, 
or  their  character  as  ready  sellers,  but  when 
he  does  this  he  will  be  very  apt  to  find  that 
he  has  reckoned  without  his  host  when  he 
comes  to  balance  up  his  books  at  the  end  of 
the  year,  or  whenever  it  may  suit  him  to 
do  so. 


A  LESSON  ON  SELF-MADE  MEN. 

CHAUNCEY  DEPEW,  in  a  recent 
address  to  the  alumni  of  one  of  our 
leading  colleges,  paid  self-made  men 
a  compliment,  but  in  conclusion  he  said 
some  things  which  should  set  the  boys  to 
thinking,  says  Sanitary  Plumber.  It  was 
practically  this,  that  if  these  self  made  men 
had  had  the  advantages  of  schools  and  col- 
leges, they  would  have  had  teachers  to  help 
them,  and  therefore  they  would  have  gotten 
along  so  much  faster  and  so  much  easier  ; 
that  while  we  wonder  at  what  they  have 
done,  we  would  have  had  still  greater  cause 
for  wonder  if  they  had  had  such  aid  as  our 
modern  schools  and  colleges  afford.  The 
moral  of  this  is,  that  while  the  working  boys 
should  study  and  study  for  themselves,  yet, 
whenever  opportunity  affords,  they  should 
take  advantage  of  the  night  schools,  whether 
they  be  trade  schools  or  otherwise,  so  as  to 
have  not  only  the  advantage  of  books,  but 
the  advantage  of  teachers. 

There  are  a  great  many  things  that  can  be 
learned  from  books,  but  there  are  many 
other  things  which  can  be  more  quickly 
learned  if  you  have  a  teacher  to  help.  In 
the  shop  the  boy  has  a  magnificent  school, 
if  he  only  knows  how  to  use  it,  but  half  of 
the  boys  at  the  present  day,  when  they  have 
a  spare  moment,  feel  that  they  are  wasting 


time  unless  they  are  skylarking  or  passing 
ball  in  the  street  or  reading  a  novel.  In 
good  weather  passing  ball  is  good  practice, 
and  there  is  no  objection  to  reading  a  novel 
now  and  then,  but  if  a  boy  wants  to  get 
along,  he  should  not  miss  any  opportunity  to 
ask  questions  of  the  man  whom  he  is  help- 
ing ;  or  if  he  is  not  a  helper,  to  learn  from  the 
journeymen  or  master  workmen  in  the  shop 
all  that  he  can  about  different  parts  of  the 
business.  One  man  said  in  the  old  days 
that  being  apprenticed  was  only  permission 
to  learn  all  you  could  in  the  shop. 

Now  the  only  way  to  learn  a  trade  is  to 
ask  questions  of  the  men  who  know,  and  it 
is  not  always  the  boss  who  can  tell  you  the 
most.  One  man  used  to  say  that  when  he 
was  an  apprentice,  and  a  new  journeyman 
came  into  the  shop,  he  always  felt  as  though 
he  had  a  new  book,  and  he  pumped  that  new 
journeyman  for  all  he  was  worth.  Now  that 
is  the  true  spirit,  and  the  true  way  to  make 
the  most  of  your  opportunities.  Use  your 
teachers  as  well  as  your  books,  and  use  the 
journeymen  as  though  they  were  your  teach- 
ers. Do  not  be  afraid.  Almost  any  "white" 
man  is  glad  to  help  a  boy  who  is  willing  to 
work  and  tries  to  learn  how. 

Finally,  it  one  in  these  days  intends  to  be- 
come a  self-made  man  he  must  not  try  to  do 
it  in  the  old-fashioned  way  of  studying  alone, 
trying  experiments  by  himself.  He  must  try 
to  obtain  help,  use  teachers  and  schools  and 
take  advantage  of  all  the  modern  methods 


Mr.  Cleland's  bill,  introduced  in  the  On- 
tario Legislature  to  amend  the  game  law,  is 
designed  to  restore  the  close  season  for 
hares  to  what  it  was  before  the  passing  of  the 
present  consolidated  game  law.  Under  this 
bill,  the  close  season,  instead  of  being  from 
15th  December  to  15th  of  September  of  the 
year  following,  will  be  from  15th  March  to 
1st  September. 


HARDWARE 


DON'T  WORK  WITHOUT  A  PROFIT. 

A  GOOD  many  young  mechanics  who 
have  been  having  hard  times  during 
the  last  six  months  are  exceedingly 
anxious  to  get  business  and  be  at  work,  says 
Hardware  Reporter.  They  are  willing  to  do 
almost  anything,  and  make  almost  any  sacri- 
fice if  they  can  get  something  to  do,  even  if 
they  only  make  day  wages.  They  will  go  to 
a  builder  and  propose  to  put  in  furnace 
pipes,  or  do  what  plumbing  is  necessary  at 
cost,  providing  they  can  get  as  much  over 
and  above  the  actual  expenditure  for  ma- 
terial as  their  wages  would  amount  to.  On 
the  face  of  it,  this  seems  to  be  all  right.  If 
they  charge  for  the  material,  tor  their  time 
and  for  the  time  of  the  men,  they  do  not  see 
but"  that  they  have  made  themselves  whole. 
There  is  just  where  the  inexperienced  con- 
tractor makes  his  mistake.  The  cost  of  the 
goods,  in  nine  cases  out  of  ten,  does  not  in- 
clude the  cartage,  and  charging  the  cost  of 
the  goods  to  the  builder  very  likely  does  not 
include  waste.  If  the  time  of  the  men  is  put 
in  at  exactly  what  is  paid,  there  is  also  a 
loss.  In  other  words,  the  beginner,  in  mak- 
ing an  estimate  like  this,  forgets  that  he  has 
rent  to  pay,  that  he  has  to  do  the  cartage, 
that  his  tools  are  wearing  out,  and  that 
there  are  a  variety  of  expenses  constantly 
going  on  which  must  be  paid  for,  and  which 
come  out  of  his  pocket.  When  he  does  a 
job  nominally  at  cost,  he  receives  less  money 
for  it  than  he  pays  out. 

It  is  precisely  the  same  as  though  a  gro- 
cer should  buy  sugar  at  four  cents  per  pound 
and  undertake  to  sell  it  at  the  same  price. 
Even  if  that  sugar  were  delivered  at  his 
door  free  of  charge,  yet  it  costs  him  some- 
thing to  weigh  it  out,  and  there  is  also  a  loss 
in  giving  "  down  "  weight,  so  that  his  350 
pounds  in  the  barrel  will  not  foot  up  350 
pounds  on  the  pass  books  of  his  customers. 
The  young  man  who  undertakes  to  lay  tin 
plate  on  a  roof  and  charges  the  same  amount 
per  box  which  he  pays,  is  losing  money  in 
he  same  way  ;  he  is  paying  certain  costs 
on  those  boxes  of  tin  which  do  not  appear 
on  the  bill;  and  if  he  does  not  in  some  way 
receive  pay  for  them  he  will  be  badly  out  of 
pocket. 

It  is  a  great  deal  better  to  be  idle  than  to 
be  paying  out  money  for  the  privilege  of  do- 
ing work  for  other  people.  The  beginner  in 
the  tin  or  pumbing  trade  is  very  likely  to  be 
so  eager  to  get  on  in  the  world  that  he  de- 
moralizes his'prices,  and  at  the  end  of  a  few 
years  finds  himself  bankrupt,  and  out  of 
business,  while  all  the  time  his  books  have 
apparently  shown  that  he  was  making  a 
profit,  or  at  least  gett'ng  his  money  back. 
In  the  hard  times  which  are  upon  us,  and 
which  are  by  no  means  ended,  there  will  be 
a  great  deal  of  this  kind  of  work,  and  while 
we  cannot  hope  that  the  older  men  will  be 
wise  in  time,  the  boys  at  least  can  learn  a 
lesson,  and  they  need  not  be  wearing  out 
their  soldering  coppers  or  burning  up  their 


charcoal  or  benzine  without  getting  some 
money  with  which  to  purchase  new  tools 
and  more  fuel. 


TRAVELERS  AND  RETAILERS. 


THE  CENTURY  BASKET. 

THE  Buffalo  Specialty  Manufacturing 
Co.,  of  Buffalo,  N.Y.,  are  placing  a 
steel  basket  upon  the  market,  and  the 
accompanying  cut  gives  an  excellent  idea  of 
its  style  of  construction.  The  basket  is  all 
steel,  excepting  the  bottom,  which  is  hard 
wood.  The  metal  part  is  galvanized,  mak- 
ing it  attractive  and  rust  proof.  The  manu- 
facturers   claim  that    the    basket  remains 


A 


6  6  Jl  TRAVELING  salesman  receives 
an  education  that  will  fit  him  for 
the  road  before  he  goes  out  on 
his  trips,"  said  Mr.  A.  L.  Shapleigh,  of  the 
A.  F.  Shapleigh  Hardware  Company,  St. 
Louis,  to  the  Reporter,  "  and,  in  fact,  bis 
time  at  headquarters  is  mostly  spent  in 
learning  all  about  any  trade  developments 
that  may  have  been  brought  about  and 
which  he  did  not  gather  in  while  way  from 
home.  There's  something  new  every  day, 
and  a  traveler's  'think  tank'  must  be  very 


sweet  and  clean,  as  nothing  can  penetrate 
into  it,  that  it  cannot  wear  out,  and  that  it 
cannot  break.  It  is  designed  as  a  hand- 
some, strong,  attractive  and  light  display 
and  delivery  basket  for  grocers,  butchers, 
bakers  and  merchants  generally.  The  bas- 
kets are  made  in  three  sizes  :  No.  1,  21 
inches  long,  13  inches  wide  and  7%  inches 
deep  ;  No.  2,  23  inches  long,  14  inches  wide, 
7^"  inches  deep  ;  and  No.  3,  25  inches  long, 
15  inches  wide,  7%  inches  deep.  The 
dimensions  given  are  top  measurements. 


HARDWARE  MEN  ORGANIZE. 

A  SPECIAL  general  meeting  of  the 
Metal  and  Hardware  Association  of 
the  Montreal  Board  of  Trade  was 
held  last  week,  Mr.  T.  J.  Drummond  in  the 
chair. 

The  draft  by-laws,  with  some  slight 
amendments,  were  adopted. 

The  election  of  officers  resulted  as  follows  : 
President,  Mr.  Jas.  Crathern  ;  vice-president, 
Mr.  Thos.  J.  Drummond  ,  treasurer,  Mr.  J. 
B.  Learmont.  Directors — Messrs.  F.  Fair- 
man,  Jas.  Phymister,  Wm.  McMaster,  A.  C. 
Leslie. 

It  was  agreed  to  issue  a  circular  to  the 
members  inviting  them  to  attend  on  'Change 
daily  between  12.30  and  1  o'clock  and  espe- 
cially at  that  hour,  so  that  on  that  day,  at 
least,  members  might  certainly  expect  to 
find  other  members  on  'Change. 

On  motion  of  Mr.  James  Cooper,  sec- 
onded by  Mr.  James  Crathern,  a  hearty 
vote  of  thanks  was  unanimously  tendered  to 
Mr.  G.  A.  Drummond  for  the  time  and 
labor  he  had  expended  in  the  ptomotion  of 
this  Association. 


large  in  order  to  hold  all  the  information 
about  details,  and  so  on,  that  are  so  neces- 
sary to  the  successful  carrying  out  of  his 
campaign  of  education  among  the  trade. 
And  that  is  just  the  point  I  want  to  make. 
I  don't  suppose  the  idea  is  a  new  one,  but  h 
cannot  be  repeated  any  too  often — that  is, 
the  statement  that  the  well-posted  and  in- 
telligent traveler  is  in  a  position  to  do 
almost  as  much  for  the  retailer  as  in  selling 
him  the  best  goods  on  earth  at  the  lowest 
possible  price.  He  can,  and  frequently 
does,  tell  the  retailer  what  the  other  retailers 
are  buying,  gives  him  a  better  insight  into 
the  trade  and  what  it  requires,  and  very 
often  makes  suggestions  about  business  in 
general  that  cannot  fail  to  help  the  retailer's 
sales  if  properly  acted  upon.  Of  course, 
the  traveler  is  not  infallible,  but  he  does  a 
great  deal  of  good  in  other  ways  than  as  a 
salesman,  and  I  believe  the  trade  is  willing, 
as  a  class,  to  appreciate  his  efforts  in  that 
behalf.  At  least  75  per  cent,  of  the  jobbing 
hardware  business  is  sent  in  by  the  travel- 
ers, which  goes  to  show  that  the  trade  very 
largely  depends  upon  their  judgment  in  the 
selection  of  goods." — Hardware  Report. 
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•ALK  about  hard  times,"  I  heard 
an  old  gentleman  remark,  "  why, 
the  people  of  this  day  and  genera- 
tion do  not  see  anything  like  I  saw  in  1840. 
Why,  it  was  terrible.  The  farmers  couldn't 
find  a  market  for  their  produce,  and  the 
business  of  the  country  was  almost  at  a 
standstill.    About  '46,  however,  business  was 

booming  again." 

*        *        * 

"  The  linseed  oil  market  is  much  firmer 
in  the  United  States,"  said  a  jobber  to  me 
Thursday.  "Our  advices  state  that  on  that 
market  American  raw  is  quoted  at  53c.  and 
Calcutta  raw  at  58c.  This  is  much  higher 
than  we  are  selling  at  here.  The  reason  for 
the  advance  on  the  other  side  is  this  :  Some 
time  ago,  owing  to  the  depression  there, 
vast  quantities  of  the  seed  were  exported. 
Now  they  find  themselves  compelled  to  im- 
port Calcutta  seed,  in  consequence  of  which 
up  goes  the  price.  Good  grinders  say  our 
seed  is  equal  to  the  best,  and  yet  our  price 
is  so  much  lower." 

"  Yes,"  remarked  another  jobber,  "  the 
American  market  ishigher;it  has  not  affected 
this  market.     Nor  will  it.     This   market  is 

always  regulated  by  the  English  market." 

*  *        * 

N.  Courtemanche,  of  Penetang,  paid  one 
of  his  periodical  visits  to  Toronto  this  week, 
and  he  brings  the  gratifying  intelligence 
that  trade  prospects  are  pretty  good  in  his 
town,  and  that  the  erection  of  a  number  of 
buildings  is  contemplated. 

*  *        * 

"  Do  you  know,"  said  a  broker  to  me  the 
other  day,  "  that  people  are  daily  becoming 
more  favorable  to  American  sheet  steel,  and 
to-day  we  are  supplying  steel  plates  to  boiler 
makers  here  at  less  than  the  English  figures. 
If  this  state  of  thing  continues  very  little 
English  boiler  plate  will  be  used  in  Canada 
this  year,  especially  as  American  manufac- 
turers  are   now   making  big   bids    for  this 

market." 

*  *        * 

"Yes,  trade  is  picking  up  in  plumbers' 
supplies,"  said  the  representative  of  a  manu- 
facturing firm,  "and  I  think  business  with 
us  in  this  line  was  probably  better  last  week 
than  for  a  number  of  years." 

Bystander. 


VICTORIOUS  HOCKEYISTS. 

Lucke  &  Mitchell,  hardware  merchants, 
Sherbrooke,  P.Q.,  have  a  hockey  team  that 
appears  to  be  sweeping  everything  before  it. 
About  the  middle  of  last  month  it  met  and 
defeated  the  Coaticook  team  by  nine  points 
to  six,  and  a  few  days  later  a  team  from 
Stanstead  was  vanquished.  May  your  vic- 
tories multiply. 


The  Edmonton  Board  of  Trade  has  been 
organized  with  the  following  officers  :  Presi- 
dent, John  Cameron  ;  vice-president,  J.  A. 
McDougall  ;  secretary,  Isaac  Cowie  ;  treas- 
urer, Jas  McDonald  ;  council,  M.  Mc- 
Cauley,  Jas.  Ross,  C.  F.  Strang,  W.  John- 
stone Walker,  T.  W.  Lines,  G.  R.  F.  Kirk- 
patrick,  T.  Bellamy,  J.  T.  Blowey. 
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Steel  Creamer  Tap 

All  Parts  Retinned 


Superior    to    Lead    taps 
and    much    cheaper.    .    . 


•    • 


THOS.  DAVIDSON  &  CO. 

MONTREAL 


Takes  a  Tumble 


PARIS  GREEfl 

Buy  it  at   your   own  figures.        Combination    prices    broken. 
What  caused  it  ?  -- -  Read  below  : 

A  BONANZA  FOR  nRAi.F.RS      _ 

Church's  Potato  Bug  Finish 


READY  FOR  USE  DRY     KgjW 

Sticks  to  vines  and  finishes  the  whole  crop  of  Potato  Bugs  with  one 

application.      Also   kills   Curcuho   and   Tobacco   Worm.     The 

only  safe  way  to  use  a  strong  poison.     Cheap. 

NO  MORE  WATERY  POTATOES 

WORTH  ITS  COST  AS  A  FERTILIZER 

DOES  NOT  INJURE  THE  VINES 

WAIT  FOR  OUR  TRAVELERS,  WHO  WILL  TELL  YOU  ALL  ABOUT  IT 

Sole 
Manufacturers. 


Alabastine  Company,  Paris, 


HILL  &  FORBES,  327  ST.  JAMES  ST.,  MONTREAL:    Agents  for  the  Province  of  Quebec. 


STANLEY'S    PATENT 

HAND-Y    LEVEL. 


The  shallow  grooves  along  the  two  sides  of  this  Level  give  the  owner  an  excellent  grip  on  the 
Tool.  In  climbing  ladders,  walking  on  stagings  or  on  the  frame  of  a  building,  the  peculiar  form  of 
the  Level  imparts  a  feeling  of  steadiness  to  the  workman  who  carries  it.  For  ascertaining  a  I'lumb, 
it  can  be  brought  to  a  perpendicular  position  with  remarkable  ease  and  accuracy. 

No.  16.    Hand-y  Plumb  and  Level,  Cherry,  Polished  and  Tipped $1.25 

Manufactured  by  THE  STAMLEY  RULE  a  LEVEL  GO.  New  Britain,  Conn. 

SOLD  BY  ALL  HARDWARE  DEALERS. 
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HARDWARE 


[Importers,  wholesale  merchants  and  manufacturers 
ihould  send  any  items  intended  for  this  department  so 
that  they  may  reach  the  head  office  not  later  than  Wed- 
nesday morning.  The  editor  will  always  welcome  such 
information.] 

A  copper  mine  has  been  discovered  on  the 
farm  of  W.  McRae,  near  Kingston,  and  a 
company  will  be  formed  to  work  it. 

The  Cobban  Manufacturing  Co.  sent  the 
Mayor  of  Toronto  $150  Saturday  as  a  con- 
tribution to  the  fund  for  the  unemployed. 

The  nail  factory  in  Culbrook  road,  St. 
John,  N.B.,  has  been  destroyed  by  fire.  The 
building  and  plant  were  worth  $40,000,  and 
the  insurance  is  about  $16,500. 

five  years  ago  the  Massey-Harris  Co. 
sent  their  agent  to  Australia  for  the  first 
time.  Last  year  the  firm  sold  875  self- 
binders  there. 

The  first  of  what  is  expected  to  be  a  long 
series  of  annual  banquets  was  held  by  the 
Waterloo  Board  of  Trade  Tuesday  night. 
The  chairman  was  President  Roschman. 

These  United  States  patents  have  been 
granted  :  Hot  water  generator  for  stoves, 
Aleck  Saunders,  Godench  ;  wood  carving 
machine,  Aleck  Saunders  and  John  Story, 
Goderich. 

A  deputation  of  Winnipeg  merchants 
waited  on  the  Manitoba  Government  last 
week,  and  asked  that  an  act  be  passed  mak- 
ing it  compulsory  that  all  retail  establish- 
ments be  closed  at  7  p.m. 

J.  Hodgins  and  C.  Hodgihs,  of  Montreal, 
laid  their  views  on  the  duty  on  wrought  iron 
pipe  before  the  Government  Tariff  Com- 
mittee last  week,  and  Messrs.  Nixon  Bros., 
of  Ingersoll,  submitted  certain  facts  and 
considerations  regarding  the  manufacture 
of  agricultural  implements. 

Last  year  Canada  exported  908,232  tons 
of  coal,  against  945,125  tons  in  1892.  Of 
the  total  quantity,  764,865  tons  went  to  the 
United  States,  some  8,000  less  than  was 
sent  across  the  border  from  Canada  the  pre- 
ceding year.  Nearly  all  the  coal  sent  to  the 
United  States  went  from  British  Columbia. 

Art  in  hardware  is  of  comparatively  re- 
cent development,  but  of  assured  and  per- 
manent growth.  This  is  seen  not  only  in 
the  ware  itself  but  also  in  the  arrangements 
for  its  display,  and  a  store,  no  matter  how 
small,  that  does  not  cater  to  the  demand  for 
neatness  and  attractiveness,  is  reasonably 
certain  to  be  numbered  in  the  has  beens. — 
Hardware  Reporter. 

The  McCallum  Steel  Waggon  Works  Co., 
of  Chicago,  will  submit  a  proposition  at  the 
next  meeting  of  Toronto  Junction  Council 
which,  it  is  said,  will  decide  the  question 
whether  they  will  locate  there  or  not.     The 


firm  wants  four  acres  of  land  adjoining  the 
Barnum  Iron  Works,  which  latter,  it  is 
understood,  can  be  secured  on  terms  satis- 
factory to  the  company. 

Y.  B.  St.  John,  patentee  and  manager  of 
the  Cone  Coupler  Carriage  Co.,  of  Kalama- 
zoo, Mich.,  has  arrived  in  Palmerston,  Ont., 
to  boom  the  proposition  to  have  the  pro- 
posed works  in  that  town.  The  boomsters 
have  subscribed  $5,000  in  stock  outside  of 
their  patents,  and  the  works  will  be  in  oper- 
ation inside  of  thirty  days,  if  the  citizens  of 
Palmerston  will  take-up  sufficient  stock  to 
complete  the  $25,000  that  is  required  to 
start  the  company. 

A  Detroit  man  has  invented  a  device  by 
which  electric  street  cars  may  be  run  with- 
out trolley  wires  and  poles,  and  he  proposes 
to  test  his  invention  in  Hamilton,  Ont.  The 
power  will  be  given  to  the  cars  through  a 
centre  rail,  and  Mr.  Harris,  the  inventor, 
claims  that  he  has  overcome  the  difficulty 
in  the  use  of  this  centre  rail,  which  has  been 
the  danger  to  horses,  etc.,  passing  over  and 
stepping  on  it.  The  Street  Railway  Com- 
pany have  consented  to  allow  their  power  to 
be  used  for  the  test. 

Isaac  Deyell  has  invented  a  lock  angle 
cock  for  use  on  engines  with  air  brakes. 
By  the  use  of  this  lock  the  cock  cannot 
be  changed,  except  with  the  knowledge  of 
the  engineer  or  fireman.  Many  accidents 
occur  on  railways  through  the  air  brake 
cocks  being  tampered  with,  the  air  shut  off 
and  the  engineer  losing  control  of  his  train. 
With  Mr.  Deyell's  lock  in  use  this  is  an  im- 
possibility. When  the  engineer  arrives  at 
the  end  of  his  trip  he  pulls  a  lever  which 
unloosens  the  lock,  and  the  brakeman  can 
then  turn  the  cock  and  shut  off  air.  A 
patent  has  been  applied  for. — Journal,  St. 
Thomas. 

The  Hamilton  Radial  Electric  Street  Rail- 
way Co.  desires  to  be  constituted  a  railway 
company  with  all  the  rights,  powers,  privil- 
eges, advantages,  and  benefits  conferred  by 
the  Railway  Act  of  Ontario,  and  to  be  per- 
mitted to  obtain  aid  from  individuals,  cor- 
porations, and  municipalities  through  which 
the  railway  may  pass.  The  company  also 
desires  to  increase  its  capital  stock  from 
$1,000,000  to  $2,000,000,  and  to  be  permitted 
to  extend  its  line  to  Niagara  Falls  or  Queens- 
ton,  to  Brantford,  from  Oakville  to  Mimico, 
and  from  Elmira  to  other  places  in  the 
County  of  Waterloo. 

The  annual  meeting  of  the  Brampton 
Board  of  Trade  was  held  Tuesday,  when 
these  officers  were  elected  :  E.  O.  Runions, 
president;  G.  R.  Anderson,  vice-president  ; 
Henry  Roberts,  secretary-treasurer  ;  execu- 
tive— W.  A.  McCulla,  James  Golding,  Lu- 
ther Cheyne,  M.  E.  Holden,  A.  F.  Camp- 
bell, M.PP.,  and  the  president.  The  mana- 
ger of  the  Steel  Waggon  Company,  of  Chi- 
cago, was  introduced  by  the  president,  and 
gave  the  views  of  his  company  in  the  event 
of  their  being  able  to  locate  in  Brampton, 


and  take  the  Haggert  factory.  In  a  few 
days  it  will  be  known  whether  they  can  ob- 
tain certain  concessions  from  the  railway 
authorities,  and  if  they  can,  in  all  probability 
the  Steel  Waggon  Company  will  be  turn- 
ing out  vehicles  to  suit  almost  anyone. 


SUDDEN  DEATH  OF  J.  THOMSON. 

JAMES  THOMSON,  hardware  mer- 
chant, Queen  street  west,  Toronto,  is 
dead.  He  died  at  the  Oakville  Sani- 
tarium, and  the  grim  messenger  came  rather 
suddenly,  he  only  having  been  ill  a  few  days. 
Heart  failure  is  said  to  be  the  cause  of  death. 
Mr.  Thomson  was  a  native  of  Aberdeen, 
Scotland,  and  was  formerly  in  business  at 
276  College  street.  He  had  traveled  a  great 
deal,  and  had  carried  on  the  hardware  busi- 
ness both  in  England  and  Australia.  A  few 
days  before  his  demise  he  told  a  representa- 
tive of  Hardware  that  he  intended  making 
many  improvements  in  his  store  during  the 
coming  season.  Deceased  was  to  have  been 
married  in  December  last,  but  the  prospec- 
tive bride  died  shortly  before  the  day  set  for 
the  marriage.  He  felt  this  blow  keenly,  so 
much  so,  in  fact,  that  to  it  in  part  is  attributed 
his  death. 


FIVE  FOOLISH   FOLKS. 
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S  soon  as  my  trade  picks  up  a  bit," 
Said     the     merchant,    looking 
wise — 

"  As  soon  as  my  trade  picks  up  a  bit, 
I  am  going  to  advertise." 


"As  soon  as  my  vessel  reaches  port," 
Said  the  skipper  with  a  wail— 

"  As  soon  as  my  vessel  reaches  port, 
I  am  going  to  set  my  sail." 

"  As  soon  as  my  field  of  grain  is  grown," 
Said  the  farmer,  sore  in  need — 

"  As  soon  as  my  field  of  grain  is  grown. 
1  am  going  to  sow  the  seed." 

"As  soon  as  the  man  is  well  and  strong," 
Said  the  doctor,  drawing  close — 

"As  soon  as  the  man  is  well  and  strong, 
I  will  give  him  a  curing  dose." 

"As  soon  as  I  know  my  soul  is  saved," 
Was  the  preacher's  observation — 

"As  soon  as  I'm  sure  my  soul  is  saved, 
I'll  pray  for  it's  salvation." 

— William  Florence  in  Brains. 


The  Ontario  Tack  Co. 

Manufacturers  of 

Wire  Nails 

TAGKS,  SHOE  NAILS,  ETC. 


Hamilton. 


Ontario. 

SP 


HARDWARE, 
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TORONTO  CUTLERY  CO., 

65  and  67  Yonge  Street,  Toronto 

M.  MAYER,  Propr. 


NON-XLL 
IMPERIAL 
T.  C.  Co.'s 
WILLIAMS 


Pocket  Knives 

Razors 

Nickel  Steel 
Shears 
Dble  Shear  Steel 
Butcher  Knives 


> 
30 
30 

> 
Z 
H 
m 
o 


We  fully  guarantee  all  goods  named  above. 

ADAM   HOPE 
&  CO., 

Offer  for  sale  HAMILTON 

"Pioneer"  and"Sloss" 

PIG   IRON 

These  are  fine  foundry  irons,  being  strong 

and  large  scrap  carriers. 
Also  all  the  well-known 

Scotch  Brands, 

Broken  Car  Wheels, 
and  Railway  Cast  Scrap. 


Wall  Dusters 

Our  Wall  Duster  is  a  common-sense  article 
which  only  has  to  be  shown  to  be  sold. 
Send  for  Price  List. 

FRANK  HOLT,  8i  coibome  street,  Toronto 


DEDERICK'S  PATENT  STEEL  SHELL 

HAY  PRESSES. 

Made  of  Steel— lighter,  stronger,  cheaper,  more 

power,  everlasting,  and  competition  distanced. 


Also  all  styles  of  Bale  Ties  made  from  the 

Best  Steel  Wire. 

Manufactured  by  BOYD  &  CO.,  Huntingdon,  Q. 


BERGER  BROS. 


Tinners'  Hardware 
and  Roofers'  Supplies. 


The  best  Eave  Trough  Hangers  and  Pipe  Fasteners 
on  earth.  Berger's  Long  Eave  Gutter,  Pipe  Hooks  and 
Fasteners  of  every  description.  Also  Ridging,  Crest- 
ings,  Finals,  Registers  and  Ventilators.  Don't  buy  un- 
til you  have  our  price.     Samples  and  catalogue  free. 

237  ARCH  ST.,   PHILADELPHIA,    PA. 


(^larkson 


ross 


ACCOUNTANTS 


Established  1864. 

26  Wellington  St-  East,  TORONTO 


Gas,  Electric, 
Combination 


A  select  stock  of 

Gas  and 
Electric 

GLOBES 


JAS.  BARWELL,  ffi£j  Toronto 

Drawings  and  prices  on  application. 
The  trade  supplied. 


&C0. 


26,   28,   30   Front  St.   West,  TORONTO 

T^Tvrr-T  tqju    WnTTQl^'    SAMUEL,  SONS  &  BENJAMIN 
Xl/lNCjr-UlC^J-1     nUU^J^,      164  Fenchurch  St.,  London,  E.  C. 


LiSHjUln      ]V[Ot£iSPS      Canadian  and  American. 

Garden  Hose,  Rubber 

Kinkproof  and  Cotton. 

GARDEN  SHEARS  and  SYRINGES 

HOSE  REELS  and  LAWN  RAKES 

Write  for  Quotations.  HOSE    SPRINKLERS 
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HARDWARE 


MONTREAL   MARKETS. 

Montreal,  March  2,  1894. 
HARDWARE. 

THE  week  has  not  witnessed  any 
change  in  the  condition  of  the  hard- 
ware market,  business  ruling  quiet 
and  confined  solely  to  a  moderate  move- 
ment in  some  lines  of  shelf  goods  for 
immediate  wants.  Otherwise  there  is 
nothing  special  to  mention,  and  the  trade 
do  not  expect  any.  In  the  matter  of 
spring  delivery  also  business  rules  quiet  on 
the  whole.  The  lines  which  furnish  busi- 
ness at  the  moment  are  screws,  bolts,  an 
occasional  lot  of  carpenter's  tools,  etc.  Pay- 
ments are  not  particularly  satisfactory  from 
the  west,  but  seem  to  be  fair  from  Quebec 
Province. 

Wire — A  small  quantity  is  moving  for 
actual  requirements  of  sellers. 

Rope — The  rope  market  did  not  furnish 
any  change.  The  tone  rules  easy  on  the 
whole,  sisal  ruling  weak  at  7^c.  for  7-16  and 
upwards,  and  %%c.  for  smaller  sizes.  Pure 
manilla  is  also  lower,  now  being  quoted  at 
ioc.  for  7-16  and  upwards  and  io%c.  for 
for  smaller  sizes.  We  quote  :  Sisal,  7^c- 
for  7-16  in.  and  upwards,  and  8Xc.  for 
smaller  ;  pure  manilla,  ioc.  for  7-16  in.  and 
upwards,  and  \o%c.  for  smaller  sizes;  deep 
sea  line,  15c. 

Cutlery — A  moderate  business  in  a 
small  way  has  been  doing  in  cutlery,  but  in 
this,  as  in  every  other  line,  buyers  will  not 
speculate  ahead. 

Nails — Both  makers  and  jobbers  state 
that  matters  are  very  quiet  with  them  in  cut 
and  wire  nails. 

Bolts,  Nuts,  Etc.— A  few  small  lots  of 
carriage  bolts,  copper  burrs,  etc.,  keep  mov- 
ing, also  tee  hinges. 


Tacks — Nothing  of  consequence  to  report 
in  this  line. 

Chain — No  business  doing  at  all. 

Horseshoes— A  few  small  lots  of  horse 
nails  have  been  selling,  but  horseshoes  are 
very  quiet. 

Ware — Business  during  the  week  has 
been  exceptionally  quiet. 

Sporting  Goods — No  feature  of  import- 
ance to  mention. 

Tools — A  few  small  lots  of  carpenters' 
tools  are  the  only  kind  moving. 

Plumbing  Supplies,Etc— Building  and 
plumbing  supplies  rule  quiet  and  featureless. 

Iron  Pipe — There  has  been  no  sale  of 
importance  reported. 

Naval  Stores  —Turpentine  is  steady, 
but  the  market  is  dull  We  quote  :  Tur- 
pentine, 52  to  53c. ;  resins,  $2.50  to  $5,  as  to 
brand  ;  coal  tar,  $3.50  to  $4  ;  cotton  waste, 
6>£c.  for  colored,  and  7  to  10c.  for  white  ; 
oakum,  r>£  to  7%c. ;  and  cotton   oakum,  10 

to    I2^C. 

METALS 

The  iron  market  presents  no  special 
change,  and  buyers,  when  it  comes  to  a 
question  of  purchasing  ahead,  are  character- 
ized by  an  entire  absence  of  speculative 
spirit.  This  applies  to  everything  from  pig 
iron  through  all  the  heavy  lines  down  to  ce- 
ment, etc. 

Pig  Iron — There  has  been  no  change  in 
the  pig  iron  market,  and  what  few  sales 
that  have  transpired  from  stock  have  been 
at  steady  prices.  We  quote  ex-store  :  Sum- 
merlee,  $19  to  $19.50  ;  Eglinton,  $18  to 
$18.25  ;  Carnbroe,  $18,  and  Nova  Scotia 
brands  $17. 

Scrap — There  has  been  nothing  doing  in 
scrap  iron,  and  prices  are  nominal  in  the 
absence  of  business. 

Bar  Iron— Bar  iron  is  steady  at  $1.85 
for  car  lots,  that  price  being   shaded    if  a 


larger  quantity  is  offered,  out  such  orders 
are  few  and  far  between. 

Sheet  Iron. — There  is  no  change  in 
sheet  iron.  Block  sheet  iron  is  held  at 
$2.40  to  $2.60  according  to  brand,  and  com- 
mon sheet  iron  $2.25  to  $2  40  according  to 
gauge.  Russian  sheet  iron  is  nominally  un- 
changed at  10^  to  lie. 

Hoops  and  Bands— Trade  in  this  con- 
tinued quiet,  and  prices  are  nominally  the 
same,  at  $2.30  to  $2.35. 

Steel — There  is  nothing  to  note  in  steel, 
which  we  quote  at  :  Best  cast  steel,  10^ 
to  11c;  sleigh  shoe,  $2.40;  spring,  $2.50; 
tire,  $2.50  to  $2.75,  and  round  machinery 
steel,  $3. 

Galvanized  Sheets— There  is  little  or 
no  business  to  report  in  these,  which  remain 
the  same.  We  quote  :  4^  to  5c.  for  ordin- 
ary brands  ;  Morewood,  6  to  b%z.  ;  tinned 
sheets,  coke,  No.  24,  6  to  6Xc;  No.  26, 
6j4  to  6^c,  and  the  usual  extra  for  larger 
sizes. 

Tin  Plate — Tin  plates  are  quiet  and 
rather  steadier,  with  sales  of  cokes  at  $3  to 
$3.20,  and  we  quote  :  Cokes,  $3  to  $3.20,  and 
charcoal,  $3.50  to  $4, 

Canada  Plate — There  have  been  some 
enquiries  for  Canada  plates,  but  the  fact  has 
not  led  to  any  important  business.  Prices 
rule  steady  around  $2.45. 

Terne  Plates — Nothing  important  in 
the  way  of  transactions,  and  we  quote,  nom- 
inally, $7  to  $7.25. 

Copper — Copper  is  nominal  at  n  to  12c. 

Tin — There  is  no  change  in  tin,  which 
we  quote  at  20  to  21c.  for  ingot,  and  25c.  for 
bar  tin. 

Spelter — Featureless  at  $4.60  to  $4.75. 
Antimony— Purely  nominal  at   ioj£  to 
12c. 


broad  hoop 

PATTERN. 


SECTION 
FULL  S.IZE 


IRON  CLAD 
PATTERN. 


We  can  Supply  at  Once 


everything  required  in  the  milk  delivery  line— Cans,  Trimmings,  Pails  and  Sheets.     We 
have  an  entirely  new  idea  in  Creamery  Can  Gauge,  easy  to  solder,  perfectly  tight,  un- 
breakable.    Sap  Buckets  and  Spiles.     We  can  supply  both  the  ordinary  flaring  and  Montreal  pattern  deep  straight  bucket. 


THE  McCLARY  MNFG.  CO.,  London,  Toronto,  Montreal,  Winnipeg,  Vancouver. 
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The  Best  is  the  Cheapest. 

STANDARD  BELT 


GUARANTEED. 


J,  L  GOODHUE  &  CO.,  °1"1, 

A  ftril  stock  of  our  goods  kept  on  hand 
by  our  Western  representative, 

H.  D.  SIMMONS  &  GO. 


Telephone  2164. 


85  York  St.,  Toronto 


Managei  of  Works  Wanted. 

A  well  educated  and  thoroughly  practical 
Mechanical  Engineer  with  previous  experience, 
capable  of  taking  sole  charge  of  the  Mechanical 
Department  of  the  business.  One  with  a  know- 
ledge of  Electrical  Engineering  preferred.  The 
company  has  a  well  equipped  machine  shop, 
and  is  at  present  engaged  in  manufacture  of 
Skates,  Bolts,  Nuts,  etc..  and  General  Machine 
Work.  Address,  stating  age,  qualification, 
previous  experience,  reference  and  salary 
required. 


The  Starr  Manufacturing  Co,,  Ltd, 


HALIFAX,   N.S. 


(01) 


Pat  Hot.  19, 1839. 


Above  Cut  Is  Ona-hal5  Actual  Size. 

"  Hathaway  Fence  Wire." — Safe,  solid  and  sure.  The 
handsomest.  Seen  at  long  distance.  Will  not  sag  or  get 
out  of  shape.  Allowance  tor  contraction  and  expansion. 
Suitable  for  farm,  field,  garden,  lawn  or  trellis  work. 
Easily  put  up  ;  splices  itself,  and  cheap. 

The  Collins  Manfg.  Co.,  Manufacturers, 

84  Adelaide  Street  East,  Toronto. 


TORONTO  AND  STRATFORD. 

Canada's  Greatest    Business   Schools. 

CflRTV  HOI  I  ARQ  invested  in  a  first- 
rUn  I  T  UULLnllO  class  business  educa- 
cation  will  produce  highly  satisfactory  results. 

Others   have  found  it  a   paying  investment 
Why  don't  you  try  it  ? 
Write  for  catalogues. 

SHAW  &  ELLIOTT,  Principals. 


AMERICAN  CARPET  SWEEPERS 

CANADIAN  MAKE 
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PRICE  PER  DOZEN,  $26.00. 

Ord 

er  from  your  jobber,  or  send  direct 

to 

J.  M.  WARNER  MFG. CO. 

Send  for  Price  Lists.                   HAMILTON. 

CUTLERY. 


Jos.  Rodgers  &  Co's,    E.   M.   Dickinson's  and 
other  Sheffield  Makes.    German  Pocket  Knives 
and  Razors,  "  Hercules"  Scissors.       ■      p     ■  rn\  ir         fifi 
Import  orders  solicited.      See  our      M.    U.    LlOLIL   oC   UU. 
samples  and  prices.  MONTREAL  and  TORONTO. 


Pure  Southern 


TURPENTINE 


Our  Spec i alty 


Remember,  we  are  headquarters  for  the    pure  article,  and    intending  purchasers  will  do 

well  to  get  our  price  before  placing  their  orders. 
Every  barrel  of  Turpentine  we    ship  is    accompanied    by  our   printed  guarantee  that  it 

is  ABSOLUTELY  PURE- 

We    Are    Not   Members    of    any   Combine. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W.,  TORONTO 


w  INVI/NCIBLE. 


EVERY  SAW 
WARRANTED. 


THE  FASTEST  AND  BEST  CUTTING  SAW  ON  THE  MARKET. 


~?5jsse»5j 


v. 


THE  INVINCIBLE 

^iJOROHTOSr: ' 


<x, 


wmmM^BB» 


<jlW^ 


Guaranteed  four  Guages  Thinner  on  Back  than  Front  and  Made  from 
the  Highest  Quality  of  Double  Refined  Silver  Steel. 


Manufactured  only  by 


The  James  Robertson  Co.  c^™.j 

Toronto. 


SAMPLE  ORDER  SOLICITED. 


THE  WHITMAN  &  BARNES  MFG.  CO 

Canadian   Branch:    St.  Catharines,  Ont. 


NO.  i 


Nail  Hammer 


It  cannot  be  excelled  in  quality  or  finish  by 
any  Hammer  mauufactured. 

Our  "Garden  City"  Nail  Hammer 


GET    OUR    PRICES  and 
TRY    OUR    GOODS 


Is  the  best  and  cheapest 
"Solid  Cast  Steel"  Ham- 
mer on  the  market.  .  .  . 


We  aim  to  keep  in  stock  a  full  line  of  Hammers,  Sledges, 
etc.,  and  will  make  prompt  shipments 
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HARDWARE. 


MONTREAL  MARKETS.— Continued. 

Lead — Is  quiet  and  unchanged  at  $2.80 
to  $3  for  pig  lead,  and  $4  to  $4,215  for  sheet 
lead. 

Sheet  Zinc — Last  weeks'  remarks  can  be 
repeated.     We  quote  :  $5  to  $5.25, 

Cement— This  market  continues  quiet. 
We  quote  :  English  brands  at  $2.05  to  $2.15, 
and  Belgium  at  $1.90  to  $2.  The  demand 
for  firebricks  has  been  fair  and  some  good 
sized  lots  have  changed  hands  on  local  ac- 
count at  $1850  to  $22.50  per  1,000,  as  to 
brand. 

PAINTS  AND  OILS. 
There  are  a  fair  number  of  orders  for 
leads  and  paints  for  forward  delivery, 
and  prices  are  steadily  maintained  in  most 
lines.  We  quote  choice  brands  of  white 
lead,  government  standard, $5to$5- 25;  No.  1, 
$4.75  ;  No.  2,  $4.50;  No.  3,  $4.25  ;  No. 
4,  $4;  dry  white  lead,  5c;  red  lead,  pure, 
4)4c;  No.  1,  4Xc;  zinc  white,  pure,  $7.25; 
No.  1,  $6.25;  No.  2,  $5.25;  linseed  oil,  round 
lots,  raw,  59c,  boiled,  62c. 
GLASS. 
The  glass  market  is  steadv,  with  a 
moderate  business  doing  here.  We  quote: 
$1.25  for  first  break  ;  $1.30  second  break, 
per  50  feet  ;  $3  25  for  first  break  per  100 
feet  ;  putty  in  bulk,  $1.85. 

PETROLEUM. 
A  fair  amount  of  business  for  the  season 
is  reported  in  petroleum,  the  tone  ruling 
steady  and  values  generally  unchanged. 
We  quote  as  follows  :  Canadian  refined 
at  ii^c.  in  shed  at  Montreal,  for  round 
lots,  and  12c.  for  small  quantities.  Ameri- 
can petroleum,  16c.  in  car  lots,  i6>£c.  in 
10-barrel  lots,  i6^c.  in  five-barrel  lots,  and 
17XC  f°r  single  barrels,  net  cash  ;  American 
benzine,  23  to  25c  ;  Canadian  benzine,  io^c. 
Petrolea  ;  12  J^c.  Montreal. 
HIDES. 
The  local  market  is  in  a  somewhat  un- 
settled state  at  present  in  view  of  the  fact 
that  Quebec  tanners  are  fighting  for  a  re- 
duction in  prices  of  J^c,  but  we  quote  3 >£  to 
2^C)  and  1%  respectively  for  Nos.  1,  2 
and  3.  The  receipts  are  fair,  but  the  hides 
are  very  poor  quality,  the  grubby  season 
having  set  in.  Calfskins  have  ruled  1  to  2c. 
lower  at  5c,  and  sheepskins  are  unchanged 

at  70  to  75c. 

TALLOW. 

The  stock  of  tallow  here  is  light  and  the 
market  quiet,  with  little  business  doing,  but 
prices  are  firm  at  6  to  6^"c. 
WOOL. 

Buyers  for  all  the  mills  are  conservative 
at  present,  and  business  in  wool  is  slow  in 
consequence.  Prices  are  steady  as  follows  : 
Cape,  13K  to  1 6c;  B.A.,  scoured,  28  to  32c; 
Northwest,  11  to  13c;  British  Columbia,  11 
to  I2j^c,  and  Canadian  fleece,  18  to  19c. 

MONTREAL    TRADE    NOTES. 

The  Canada  Iron  Furnace  Co.  note  several 
orders  from   iron  manufacturers  in  the  west 


for  their  charcoal  pig.  For  malleable  iron 
work  this  brand  of  charcoal  pig  iron  is  ad- 
mitted to  be  invaluable  tor  mixing  purposes 
with  other  grades  of  ordinary  coke  iron. 

Quite  a  few  car  lots  of  cement  have  gone 
west  from  stocks  here  during  the  week. 

Soap  manufacturers  are  said  to  be  trying 
to  make  the  Government  take  the  duty  off 
tallow. 

The  advance  in  turpentine  is  firmly  main- 
tained, sales  of  round  lots  being  made  during 
the  past  day  or  so  at  52c. 

Hamilton  houses  have  been  offering  car- 
load lots  of  hides  free  of  inspection  at  very 
low  figures  here  during  the  week. 

A.  C.  Leslie  &  Co.  say  that  business  in 
the  matter  of  importation  is  still  rather 
backward.  The  uncertainty  is  attributed  to 
fears  of  tariff  changes. 

W.  H.  Cottingham  &  Co.  call  the  attention 
of  all  buyers  of  paints,  varnishes,  etc.,  to  the 
full  line  of  specialties  which  they  advertised 
in  last  week's  Hardware.  All  the  goods 
are  too  well  known  to  need  any  reference 
from  us. 

H.  McLaren  &  Co.  note  a  constantly  in- 
creasing demand  for  steel-clad  baths.  In 
the  majority  of  the  new  houses  going  up  this 
spring  these  baths  are  used,  their  cleanliness 
and  sanitary  advantages  being  universally 
admitted. 

The  Wm.  Clendinneng  &  Son  Co.  (Ltd.) 
call  attention  to  the  fact  that  they  will  soon 
be  completely  established  in  their  new  pre- 
mises at  St.  Henri,  and  that  their  travelers 
are  going  out  on  the  road  with  a  full  line  of 
the  goods  they  manufactuie,  early  this 
month. 


TORONTO  MARKETS. 

Toronto,  March  2,  1894. 

HARDWARE. 

Some  improvement  has  taken  place  dur- 
ing the  week  in  the  movement  of  general 
hardware,  but  it  is  not  as  brisk  as  the  trade 
desires.  Nor  is  it  likely  to  be  until  the 
tariff  question  is  settled.  However,  business 
is  not  bad  after  all.  Manufacturers  have 
made  a  reduction  in  wire,  reference  to  which 
is  made  on  the  editorial  pages.  Rope 
shows  both  increased  activity  and  lower 
prices.  Coil  chain  is  in  better  demand, 
and  the  same  may  be  said  of  tinware  and 
plumbers'  supplies.  Builders'  supplies  also 
seems  to  be  putting  on  a  little  more  life,  but 
trade  in  this  line  is  still  characterized  more 
for  its  dulness  than  its  briskness.  Pay- 
ments continue  to  improve  slightly,  while 
prospects  are  brightening  and  the  general 
tone  improving. 

Wire — Quite  a  few  shipments  of  barbed 
wire  have  been  made  during  the  week,  and 
enquiries  are  more  frequent  for  annealed 
and  galvanized  wire.  Coppered  steel  wire  is 
also  going  out  more  freely.  As  noted  edi- 
torially, the  manufacturers  have  placed  To- 
ronto and  Hamilton  on  the  same  footing  as 
to  price  of  bright,  annealed,  o  led   and  an- 
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nealed,  and  galvan:z?d  wires,  with  London 
4cr  extra,  but  the  jobbers  claim  that  they 
have  not  been  officially  notified,  hence  no 
change  is  yet  made  in  quotations. 

Rope — There  is  considerable  more  acti- 
vity, but  prices  are  about  Xc-  lower  in  spite 
of  this,  the  base  price  now  being  -]}(  to  8c. 
on  sisal,  and  9^  to  10c.  on  mirilla. 

Cutlery— Business  continues  much  as 
before,  quiet  and  featureless. 

Nails — Business  is  still  slow  in  both  cut 
and  wire  nails.  Horseshoe  nails  remain  in 
steady  demand. 

Green  Wire  Cloih — Nothing  new  has 
transpired.  While  jobbers  are  holding  stock, 
they  are  not  making  shipments  until  re- 
quested to  do  so  by  dealers  throughout  the 
country  who  have  their  orders  booked  or  are 
awaiting  a  change  to   take  place  in  freights. 

Tacks — No  special  feature  to  note.  Busi- 
ness continues  quiet,  although  an  improve- 
ment is  anticipated  in  a  few  weeks. 

Chain — Coil  chain  is  going  out  more 
freely,  but  in  quantities  that  are  small. 

Horseshoes — Demand  continues  steady 
for  small  lots  at  unchanged  prices. 

Ware — There  is  a  brisk  demand  for  tin- 
ware, and  an  improvement  is  to  note  in 
peerless  and  pearl  ware. 

Lawn  Mowers — Business  is  still  almost 
at  a  standstill,  very  few  orders  being  booked. 

Sporting  Goods— Demand  continues 
steady  for  ammunition,  but  for  guns  and 
rifles  there  is  no  demand  whatever. 

Plumbers'  Supplies— There  has  been 
some  improvement  during  the  week,  and 
some  good  shipments  of  baths  and  boilers 
are  reported. 

Iron  Pipe — There  have  been  a  few  good 
shipments  made  during  the  week,  but  the 
volume  of  business  is  not  large. 

Builders'  Supplies — There  is  not  much 
change  to  note,  although  dealers  throughout 
the  country  seem  to  be  buying  a  little  more 
freely. 

MilkCanTrimmings — Business  is  brisk, 
but  still  the  movement  does  not  seem  to  be 
as  large  as  last  year  at  this  time.  Sap 
buckets  and  spiles  are  being  called  for,  the 
season  for  them  now  being  on. 

Firebrick — A  fair  trade  is  reported  and 
the  tendency  of  prices  is  still  upward.     Best 
brands  are  quoted  at  $33  to  $36. 
METALS. 

Generally  speaking  the  demandis  increas- 
ing for  metals,  while  prices  on  the  other 
hand  are  declining. 

Pic.  Iron — The  market  remains  much  as 
before,  and  no  improvement  is  expected  for 
another   couple   of    weeks   yet.     We  quote 
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nominally  as  before:  Summerlee,  $20.50  to 
$21;  Carnbroe,  $19.5010  $20;  Siemen's, 
$19  50  to  $19.75- 

Rogers,  Brown  &  Co.,  Buffalo,  report  the 
Toronto  market  for  American  pig  iron  as 
follows  :  There  is  no  change  ;n  the  pig  iron 
situation  at  this  po:nt.  There  continues  to 
he  several  sellers  for  every  buyer,  and  the 
fierce  competition  results  only  in  demorali- 
zation of  prices.  It  is  difficult  to  give  figures 
which  correctly  express  the  market,  but 
the  following  come  as  near  to  it  as  possi- 
ble. We  quote  for  cash  f.o.b.,  Toronto, 
in  bond  :  No.  iX  foundry  strong  coke 
iron,  Lake  Superior  ore,  $1405;  No.  2 
X  foundry  strong  coke  iron,  Lake  Superior 
ore,  $1355  ;  No.  2  foundry  strong  coke  iron, 
Lake  Superior  ore,  $13.30;  Jackson  County 
silvery  No.  1,  $16.80  to  $18.30  ;  Lake  Su- 
perior charcoal,  $16.25;  Southern  soft  No.  1, 
$12.60  ;  Southern  soft  No.  2,  $12.10. 

Bar  Iron— There  has  been  no  change, 
business  still  being  confined  to  small  lots 
at  $1.85  to  $1.90. 

Sheet  IRON — Business  in  this  line  is  re- 
ported to  be  fully  up  to  that  of  last  year  as 
regards  volume.  During  the  week  prices 
have  been  shaded  a  little,  figures  now  being 
S2.32.J4'  to  $2.75  per  100  lbs. 

Galvanized  Iron— Is  going  out  quite 
freely.  Case  lots  are  being  offered  at  4%  to 
5c.  for  28  gauge.  Large  quantiiies  of  this 
article  are  now  being  delivered  to  the  dealers 
on  through  bill  from  Liverpool. 

Ingot  and  Straits  Tin — There  has 
been  considerable  more  life  in  this  article, 
some  good  orders  having  been  shipped  both 
from  stock  and  import.  Prices  have  been 
shaded  a  fraction,  being  now  generally  quot- 
ed at  19  to  20c.  for  quantities. 

Ingot  Copper — There  has  not  been 
much  improvement  in  this  during  the  week. 
Prices  are  unchanged  at  1 1  -'/  to  12c.  for  ton 
lots  and  >£c.  extra  for  small  lots. 

Sheet  Copper — Business  shows  con- 
siderable improvement  in  this  line.  Some 
good  orders  have  been  received  for  import, 
and  qu'te  a  number  of  case,  lots  from  stock 
have  changed  hands.  Prices  are  unchanged 
at  from  15  to  17c.  per  pound. 

Zinc  Spelter  —  Dull  and  featureless. 
Prices  are  unchanged  at  4%  to  4^c.  for  do- 
mestic, and  4X  to  4^ic  for  imports. 

Tin  Plates — Are  still  in  active  demand 
and  shipments  are  going  out  quite  freely, 
notwithstanding  the  large  number  of  import 
orders  placed  with  manufacturers  during  the 
winter  that  are  now  being  delivered  to  deal- 
ers throughout  the  country.  We  quote  as 
before:  $385  to  $4  for  I.C.  charcoal,  and 
$3.40  to  $3.50  for  coke  tin,   14x20  basis. 

Boiler  Tubes — Business  in  this  line  con- 
tinues to  improve.  Prices  are  as  before. 
We  quote  :  \]4  inch,  8c.  ;  2  inch,  9c;  2% 
inch,  lot;  2l/2  inch,  io3/c. ;  3  inch,  I2^c; 
y/z  inch,  1 6c;  4  inch,  21c 


Sheet  Steel — Demand  is  only  fair,  and 
prices  are  much  as  before.  We  quote  base 
price  $2.25  for  plates  and  $2.40  for  beads. 

Corrugated  Iron — Business  continues 
much  as  before,  seasonably  quiet.  We  quote, 
per  square  :  Galvanized,  26  gauge,  $4.25  ; 
22  gauge,  $7  ;  painted,  $3  to  $4,50. 

Sheet  Zinc — Some  improvement  has 
developed  in  this  line,  more  cask  lots  chang- 
ing hands  than  for  some  time.  Prices  are 
uncharged  at  5X  to  5J^c 

Terne  Plates— There  is  yet  little  or 
nothing  doing. 

Hoops  and  Bands— Are  going  out  ex- 
ceedingly well.  Prices  unchanged  at  $2.45 
to  $2.50. 

Canada  Plate — There  is  very  little 
doing.  We  quote  as  before  :  All  dull,  $260 
to  $2.65  ;  half-polished  $2.75  ;  and  all  bright, 
$290. 

Solder — Demand  is  being  well  main- 
tained at  14  to  16c  ,  according  to  quantity. 

Pig  Lead — There  is  quite  an  improve- 
ment to  note  in  this  line,  some  large  orders 
having  been  booked,  while  shipments  from 
stocks  have  been  more  frequent.  Prices  un- 
changed at  $2.90  to  $3  per  100  lbs. 

Antimony — Business  in  this  line,  which 
has  been  dull  for  months,  is  brightening  up 
a  little,  a  number  of  import  orders  having 
been  booked,  while  some  good  shipments 
have  been  made  from  stock.  Prices  are  un- 
changed at  11X  to  ii^c. 
GLASS. 

There  are  still  a  few  import  orders  being 
received,  but  it  is  questionable  whether 
those  now  being  received  will  arrive  on  the 
first  steamer.  Stocks  are  very  much  broken, 
and  jobbers  consequently  still  find  it  difficult 
to  fill  even  the  few  orders  that  are  coming 
in.  Prices  unchanged  at  $1.20  to  $1.25  first 
break 

PAINTS  AND  OILS. 

Trade  is  in  a  quiet  and  uninteresting  con- 
dition this  week.  If  anything  white  lead  is 
in  a  little  better  demand,  but  business 
generally  in  this  line  is  quiet  ;  base  price 
unchanged  at  5c  per  lb.  Turpentine  is 
in  fair  demand  at  50c,  Toronto,  Hamilton, 
London  and  Guelph,  with  2c.  additional  for 
outside  points.  Spring  orders  for  prepared 
paints  are  coming  in  a  little  more  freely. 
Linseed  oil  is  still  on  the  quiet  side.  Prices 
are  unchanged  at  60c.  for  raw  and  63c.  for 
boiled,  Toronto,  Hamilton,  London,  Guelph, 
with  2c.  added  for  delivery  at  outside  points. 
Varnishes  are  quiet.  There  is  a  little  move- 
ment in  castor  oil  at  7}i  to  8c.  A  fairly  good 
trade  is  reported  in  glue.  Putty  is  quiet  and 
unchanged  at  $1.90  to  $2  in  bulk,  and  $2  to 
$2.10  in  bladders.  Payments  are  moderate 
only. 

OLD  MATERIAL. 

Business  is  quiet,  and  dealers  are  carrying 
large  stocks  in  all  lines.  Scrap  lead  has 
declined  tfc,  and  there  has  been  an  advance 
of  yic.  in  scrap  rubber.  Other  prices  re- 
main unchanged.     We  quote  prices  paid  by 


dealers  as  follows :  Agricultural  scrap,  55c.  per 
cwt  ;  machinery  cast,  60c  per  cwt. ;  stove  cast 
scrap  35  to  40c.  ;  No.  1  wrought  scrap  40c. 
per  cwt.  ;  N0.2,  including  sheet  iron,  hoop 
ironand  mixed  steel,  10c;  newlightscrap  cop- 
per 7^c;  heavy  scrap  copper  8to8>^c ;  old 
copperbottoms7to7Xc;  light  scrapbiass5c; 
heavy  yellow  scrap  brass  7c. ;  heavy  red  scrap 
brass  7  to  7%c;  scrap  lead  \%  to  2c;  scrap 
zinc,  \]/z  to2c. ;  scrap  rubber,  3^  to  4c;  coun- 
try mixed  rags,  75  to  80c.  per  100  lbs  ;  clean 
dry  bones,  45  to  55c.  per  100  lbs.  ;  bonngs 
and  turnings,  10  to  15c. 

SEEDS. 

The  only  change  in  the  situation  since  last 
week  is  that  there  has  been  a  little  more 
enquiry  in  a  jobbing  way,  but  the  market  is 
on  the  whole  dull.  We  quote  prices  paid  by 
jobbers,  delivered  Toronto  :  Alsike,  good  to 
finest,  $5.50  to  $6.50  ;  timothy,  ordinary  to 
choice,  machine  threshed,  $1.25  to  $2,  with 
fancy  unhulled  worth  30  to  40c.  per  bushel 
more  ;  red  clover,  prime  to  choice,  $5.25  to 
$550. 

HIDES,  SKINS,  AND  WOOL. 

Wool — Supers  are  bought  by  dealers  at 
i8>^  to  19c,  and  are  sold  at  20  to  21c. 
Extras  are  sold  by  dealers  at  23  to  24c. 
Merchantable  fleece  is  being  taken  by  deal- 
ers at  17,  17  j4.  and  18c. 

Hides — Quiet  and  unchanged.  No.  1 
green  are  quoted  at  3XC-  and  No.  1  cured 
at  2>HC-  Heavy  green  hides,  60  lbs.  and 
over,  are  quoted  at  3^c. 

Skins — Rather  firmer,  at  80c.  for  sheep- 
skins ;  calfskins  dull  and  unchanged  at  6c. 
for  No.  1,  and  cured  at  6  to  8c.  for  No.  1. 

Tallow — Dealers  are  paying  5)4 c.  and 
are  jobbing  at  6c. 

PETROLEUM. 

Business  continues  fair  and  prices  are  un- 
changed. We  quote  :  5  to  10  barrel  lots, 
imperial  gallon,  Toronto — Canadian,  12  to 
i2}4c.  :  carbon  safety,  15  }£  to  16c. ;  Ameri- 
can water  white,  18  to  19c;  photogene,  20c. 

The  Petrolea  Advertiser,  in  its  weekly  re- 
port, says  :  "Crude  oil,  $1.01^  per  brl.;  re- 
fined, 6X  to  6^c  in  bulk,  or  9  to  9XC-  >n 
barrels  in  car  lots  f.  o.  b.  here.  The  oil  mar- 
ket is  at  a  standstill,  waiting  the  develop- 
ment of  events  at  Ottawa.  There  is  there- 
fore nothing  of  moment  to  report.  The  price 
of  both  crude  and  refined  is  unchanged. 


MARKET  NOTES. 
Toronto  Fence  and  Ornamental  Iron 
Works  report  that  they  have  received  more 
orders,  up  to  date,  than  any  previous  year 
since  they  have  been  in  business.  They  are 
at  present  placing  wire  fixings  in  the  Bank 
of  Commerce,  on  the  corner  of  Parliament 
and  Gerrard  streets,  Toronto. 

The  Booth  Copper  Co.  have  already  re- 
ceived many  enquiries  for  their  Resisto 
range  boiler,  a  cut  and  description  of  which 
appeared  in  a  recent  issue  of  Hardware. 
"  There  has  been  a  great  improvement  late- 
ly, and  we  are  being  kept  unusually  busy  for 
this  season  of  the  year,"  says  the  firm. 

The  Toronto  Steel  Clad  Bath  &  Metal 
Co.  report  their  sales  for  January  and  Feb- 
ruary to  have  greatly  exceeded  those  of  the 
corresponding  months  of  1893.  "  The  pop- 
ularity of  our  baths  is  increasing  daily,  and 
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we  anticipate  a  large  demand  during  the 
coming  season,"  said  a  member  of  the  firm. 
"  They  always  give  satisfaction." 

The  Toronto  Lead  &  Color  Co.  report 
spring  trade  very  much  ahead  of  last  year. 

The  Graham  Nail  Works  report  that  a 
demand  for  carbad  lots  of  nails  has  sprung 
up  from  the  Coast. 

H.  S.  Howland,  Sons  &  Co.  are  in  receipt 
of  shipments  of  Wostenholm's  pocket  cut- 
lery and  Thos.  Ellens'  table  cutlery. 

M.  &  L.  Samuel,  Benjamin  &  Co.  are  in 
receipt  of  a  carload  of  spades  and  shovels, 
and  they  are  now  prepared  to  make  ship- 
ments when  desired. 

Rice,  Lewis  &  Son  have  a  window  de- 
voted to  the  display  of  brass  bedsteads,  and 
it  is  attracting  a  good  deal  of  attention.  If 
thereis  a  firm  inthe  country  that  knows  how 
to  make  a  good  window  display  it  is  Rice, 
Lewis  &  Son. 

M.  &  L.  Samuel,  Benjamin  &  Co.  have  re- 
ceived a  carload  of  harvest  tools  of  the 
"Montana"  brand,  and  are  now  able  to 
make  prompt  delivery. 

The  Collins  Manufacturing  Co.  report  a 
steady  increase  in  spring  orders.  The  firm 
say  :  "  We  have  been  forced  to  work  over- 
time to  keep  pace  with  the  demand.  There 
is  a  large  demand  for  Hathaway  fencing, 
and  we  are  daily  receiving  enquiries  for  our 
Excelsior  tea  pot,  many  of  which  we  attri- 
bute to  recent  mention  made  of  it  in  Hard- 
ware." 

The  Toronto  Plate  Glass  Importing  Co. 
report  the  receipt  of  a  large  consignment  of 
German  mirrcr  plate  glass.  "  Business  is 
showing  signs  of  improvement,  and  some 
good  orders  are  being  received,"  said  a  re- 
presentative. "We  are  receiving  a  large 
percentage  of  the  trade  that  is  doing." 

The  Gurney  Foundry  Co.,  Toronto,  are 
busy  preparing  for  the  coming  demand  for 
gas  stoves,  ranges,  etc.,  for  the  spring  trade. 
The  firm  states  that  it  has  received  numer- 
ous inquiries  concerning  the  Hagey  King 
Heater,  many  of  which  they  attribute  to  the 
recent  mention  made  of  it  in  Hardware. 

The  McClary  Manufacturing  Co.  report 
this  to  be  the  fourth  season  that  their  gas 
appliances  have  been  before  the  public. 
The  firm  say  :  "  We  are  pleased  to  say  that 
increased  sales  and  continued  expressions 
of  approbation  from  all  users  have  been 
very  pleasing.  We  are  preparing  for  the 
spring  demarid  for  gas  and  oil  stoves,  and 
will  have  a  superior  variety  in  this  line  to 
offer  to  the  trade." 


AMERICAN  MARKETS. 

New  York,  March  2,  1894. 

PlG  Tin — Speculative  interest  is  still  very 
tame  and  confined  almost  wholly  to  regular 
traders.  In  fact,  there  is  practically  no  out- 
side interest  at  the  present  time,  the  fluc- 
tuations, as  well  as  the  lowness  of  prices  in 
London  with    their   reflex    here,  attracting 


little  more  than  curious  interest.  Purchases 
by  consumers  are  fair  and  make  gradual 
impression  upon  spot  supplies,  but  the  heavy 
London  stocks,  along  with  tariff  uncertain- 
ties, keep  business  down  to  comparatively 
small  proportions.  On  the  spot  about  19c. 
was  named  as  being  very  close  price. 

Copper — Very  little  change,  if  any,  has 
taken  place  thus  far  this  week.  The  general 
report,  at  all  events,  was  that  dealings  were 
moderate,  and  chiefly  at  old  prices,  while 
both  home  and  export  demand  were  very 
commonplace.  In  fact,  it  looked  very  much 
as  though  buyers,  having  a  fair  stock,  are 
disinclined  to  make  purchases  involving  de- 
liveries prior  to  the  opening  of  navigation. 
The  leading  producers  offer  reservedly,  and 
make  more  or  less  pretension  of  firmness, 
but  the  market  has  more  superficial  than 
substantial  strength.  There  are  sellers  at 
9^c.  for  Lake  Superior  ingot,  g}i  to  9/^c. 
for  electrolytic  and  gy&  to  9XC-  I0r  ordinary 
copper. 

Pig  Lead — The  situation  was  about  the 
same  as  outlined  yesterday.  That  is  to  say, 
comparatively  little  busiress  is  passing,  and 
buyers  and  sellers  are  wide  apart  on  prices. 
A  few  car  loads  of  common  Western  could 
probably  have  been  secured  at  3  20c.  for 
early  delivery.  Bids  above  3.15c.  were  the 
exception,  and  a  few  at  that.  St.  Louis  wire 
to  the  Metal  Exchange  was  3  02^.  London 
cable  quoted  £9  7s.  6d.  for  soft  Spanish. 

Spelter-  There  was  no  improvement 
in  business  in  this  quarter  nor  sign  of  live- 
lier demand.  Except  of  speculative  lots  the 
offerings  were  moderate,  and  selling  prices 
remain  at  the  late  level,  say  3  85c.  for  a  few 
loads  on  the  spot,  and  3  90c.  upward  for  lots 
for  early  shipment  from  primary  point.  The 
Metal  Exchange  St.  Louis  wire  was  3.65c. 
London  cable  quoted  ^15  10s.  for  good  mer- 
chant bars. 

Antimony — Jobbing  business  is  fair  and 
prices,  while  rather  soft,  show  no  radical 
change.  On  spot  stock  the  quotations  are 
8%  to  9c.  for  Hallett's  and  10  to  io^c.  for 
Cookson's. 

Tin  Plate — Dealings  in  spot  goods  con- 
tinue very  moderate.  The  operations  in 
stock  for  future  shipment  from  abroad  show 
little  improvement.  In  fact,  business  gener- 
ally is  slow  and  demand  below  the  average 
for  the  season.  Prices  show  no  radical 
change,  but  seem  rather  weak  throughout. 

Iron  and  Steel — Sales  of  American  pig 
iron  continue  disappointing,  and  unfavorable 
reports  from  outside  of  New  York  have  a 
more  or  less  unfavorable  bearing  upon  the 
market.  That  is  to  say,  sellers  are  unable 
to  secure  any  advance  on  latest  lowest  aver- 
age prices  for  either  foundry  or  mill  grades, 
and  find  it  difficult  to  put  business  through 
at  the  latter.  Business  in  old  material  is  also 
on  a  moderate  scale,  and  chiefly  at  the  low 
range  of  values  that  has  prevailed  for  some 
time  past.  Regarding  business  in  heavy 
finished  material,  such  as  rails,  track  sup- 
plies, architectural  shapes,  plates,  etc.,  noth- 
ing was  reported  outside  of  commonplace 
orders.  The  steel  rail  combination,  to  all 
accounts,  maintains  its  prices  for  heavy  sec- 
tion rails,  but  otherwise  the  buyer  seems  still 
to  have  more  or  less  advantage. 


PERSONAL   MENTION. 

Col.  Massey,  president  ;  J.  Lockhart, 
secretary,  and  J.  F.  L.  Carron,  all  of  the 
Gurney  &  Massey  Co.,  Montreal,  were  in 
Toronto  this  week,  and  visited  the  Gurney 
Foundry  Co.'s  works. 

Henry  F.  Maulden,  representing  A.  R. 
Woodyatt  &  Co.,  of  Guelph,  was  in  Toronto 
this  week. 

T.  H.  Cornell,  late  of  Hammer  Paint  Co., 
St.  Louis,  is  now  on  the  western  ground  for 
Sanderson  Pearcy  &  Co.,  and  Chas.  War- 
nock  is  assisting  Mr.  Conklin  on  his 
northern  territory.  Their  new  sample  cases 
are  much  admired. 

These  country  merchants  have  been  in 
Toronto  on  business  during  the  week  :  A.  B. 
Noble,  Shelburne  ;  J.  R.  Barfitt,  Newcastle; 
M.  H.  Smith,  Oakville  ;  M.  Endacott,  of 
Endacott  Bros.,  Barrie  ;  Mr.  McDonald,  of 
McDonald&Son, Paisley;  N.Courtemanche, 
Penetang;  W.  Ough,  Aurora. 


A  deputation  of  oil  men  have  interviewed 
the  Dominion  Government  with  respect  to 
the  oil  trade.  They  were  :  Messrs.  F.  A. 
Fitzgerald,  T.  D.  Hodgens,  and  J.  R.  Min- 
hinnick,  of  London,  and  J.  Englehart,  C. 
Jenkins,  Geo.  Moncnefl,  M.P.,  J.  Kerr  John- 
son and  J.  Fairbank,  of  Petrolea. 


BUSINESS  INSTINCT. 

IN  the  field  of  trade,  says  Henry  Clews, 
the  rich  beginner  generally  parts  with  a 
good  deal  of  his  money  before  he  ac- 
quires the  habits  of  caution  and  industry 
which  are  needful  to  prosperity.  It  is  a  time 
honored  proverb  that  "  Money  makes 
money";  and  it  is  true  within  certain  limita- 
tions. But  money  of  itself  cannot  "  make 
money,"  it  must  be  manipulated  by  an  adept 
hand  and  a  business  instinct.  There  is  no 
creative  faculty  in  capital  of  itself.  The 
capable  merchant  has  prospects  of  larger 
returns  from  his  capital  of  skill-in-manage- 
merjt  than  the  mere  capitalist  from  his  in- 
sensible dollars  ;  the  mental  activities  in  one 
case  far  outweigh  in  actual  results  the  dor- 
mant possibilities  in  the  other. 

The  possession  of  a  larger  capital  than  is 
needful  for  the  prosecution  of  a  business 
leads  to  an  easy  indifference,  inattention  to 
details,  lax  collections,  extravagance  in 
methods  and  a  general  debasement  of  the 
discipline  which  must  obtain  in  any  proper 
scheme  of  business.  It  follows  that  the  op- 
posite is  crue,  to  wit  :  When  the  trader  is 
conscious  of  the  need  of  "financiering"  his 
resources,  he  develops  to  the  limit  of  his 
business  faculties,  increases  his  exertions, 
buys  closer,  watches  his  credits,  spurs  de- 
linquent customers,  economizes  in  his  per- 
sonal expenses,  is  methodical,  tactical  and 
alive.  If  his  business  is  so  successful  that 
the  profits  lift  him  over  his  present  financial 
strain,  he  does  not  abate  his  exertion,  for  he 
is  not  willing  to  stop  at  present  success.  He 
increases  his  stock,  keeps  himself  "  poor," 
and  by  increase  of  skill  from  his  cumulative 
experience,  he  adds  to  his  success  and  pros- 
perity in  arithmetical  progression.  Thus 
are  fostered  the  fortunes  of  successful 
merchants.  Thus  are  explained  a  part  of 
the  signal  triumphs  of  the  great  exemplars 
of  trade. 
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Green  Painted    Screen  Cloth. 
Special   Lath    Cloth.      Hardware 
Grade     Cloth        Milk     Strainer 
Cloth.        Sand     Screen     Cloth. 
^ Honey    Extractor    Cloth.     Fan- 
ning Mill  and  Threshing  Machine  Cloth,   Etc..   Etc. 
Write  for  Catalogue  and  Price  List 

The  B.  Greening  Wire  Co.,  Ltd. 

Hamilton,  Canada. 


W.  &  S.  BUTCHER,  Sheffield,  England,  Makers  for  over  01\E  HUNDRED  YEARS 

of  the    celebrated    "WADE    &    BUTCHER"     Razors,    and    the    Original   Manufacturers 
of  Hollow  Ground  Razors,  can  with  confidence  highly 


recommend  their  goods  and  particularly  their 


Brand  as  being  the  most  perfect  Extra  Hollow  Ground  Razors  ever 
manufactured  and  especially  suited  for  the  use  of  Barbers  and  for  priv- 
ate use.  Genuine  Razors  are  marked  with  one  of  the  following  Corpor- 
ate Trade  marks  : 


OR 


WADE  &  BUTCHER, 
SHEFFIELD,  ENGLAND. 

@m> >jfc 

JAMES  HUTTON  &  CO.,  Agents, 


OR 

FOR  SALE  BY  ALt  DEALERS  IN  HARDWARE,  CUTLERY  and  FANCY  GOODS 


Montreal 


M 


ard  Wear  Paper 


FOR- 


Hardware  Men 

Manillas,  Brown  Wrapping, 
Hardware  Manilla  .   .   . 
Leather  Manilla,  Etc.,  Etc. 


PAPE$ 


We  can  supply  Paper  of  all  Grades,  in  any  size  or  weight, 
at  the  best  prices  and  most  favorable  terms.  Write  us 
for  samples  and  quotations. 


TORONTO  BRANCH  :  29  Front  St.  West, 
MONTREAL  BRANCH  :  318  St.  James  St. 


THE 


E.  B.  EDDY  CO.,  Hull,  Canada 
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THE  TRAVELER'S  DREAM. 


A 


LITTLE  room  in  a  little  hotel 
In  a  little  country  town, 

On  a  little  bed  with  a  musty  smell, 
A  man  was  lying  down. 

A  great  big  man,  with  a  great  big  snore, 
For  he  lay  on  his  back  you  see, 

And  a  peaceful  look  on  his  face  he  wore, 
For  sound  asleep  was  he. 

In  his  dreams  what  marvelous  trips  he  made ! 

What  tremendous  bills  he  sold  ! 
And  nobody  failed,  and  everybody  paid, 

And  his  orders  were  good  as  gold. 

He  smiled  and  smothered  a  scornful  laugh 
When  a  fellow  drummer  blowed, 

For  he  knew  no  other  had  sold  the  half 
Of  what  his  order  book  showed. 

He  got  this  letter  from  home  one  day  : 
"  Dear  Sir  :     We  may  have  no  better 
term 

To  use  in  case  than  simply  to  say, 
Henceforth  you  are  one  of  the  firm." 

And  a  glorious  change  this  made  in  his  life, 
He  now  from  the  road  withdrew  ; 

And,  really,  soon  got  to  know  his  wife, 
His  son  and  daughters,  too. 

And  then  he  moved  from  his  obscure  flat 

To  a  house  on  the  avenue  ; 
Lived  well,  was  happy,  got  healthy  and  fat, 

Respected  and  wealthy,  too. 

But   with   a  thump,    bang,  whang,  thump, 
bang  again, 
The  landlord  stood  at  the  door  : 
"  It's  purty  near  time  for  the  6.10  train" — 
And  the  traveler's  dream  was  o'er. 

— Nebraska  Trade  Journal. 


COPPER  CABLE  WIRE. 

Sometime  since  the  Bennett-Mackay 
Cable  Company  placed  a  contract  for  a  new 
ocean  cable.  It  is  understood,  according  to 
Iron  Age,  that  the  Siemens  people  are  to 
construct  this  cable,  but  that  a  large  share  of 
the  wire  and  copper  which  is  to  go  into  it 
will  be  of  American  manufacture.  We  un- 
derstand that  the  contract  for  the  wire,  in- 
volving about  1,500  tons,  was  distributed 
among  three  makers,  one  in  England,  Felten 
&  Guilleaume,  Cologne,  Germany,  and  John 
A.  Roebling's  Sons  Co.,  of  Trenton,  N.J. 
Probably  the  most  interesting  fact  in  con- 
nection with  the  transaction  is  that  the 
copper  rods  for  drawing  the  wire  for  ihe 
English  part  of  the  contract  are  to  be 
made  by  the  John  A.  Roebling's  Sons  Co., 
the  latter,  therefore,  making  one  third  of  the 
heavy  copper  conductor  wire  of  the  cable 
and  the  rods  for  one-third  of  the  entire  cop- 
per wire  required.  The  John  A.  Roebling's 
Sons  Co.  have  practically  completed  their 
shipment  of  wire.  The  lot,  taken  as  a  whole, 
is  probably  the  best  lot  of  wire  ever  pro- 
duced. None  was  passed  at  less  than  99 
per  cent,  of  Dr.  Matthiessen's  standard. 
The  average  of  all  tests  was  99.4  per  cent. 
Only  104  pieces  of  wire  were  thrown  out,  and 
with  one  exception  they  were  above  98  per 
cent.,  while  the  aggregate  of  all  the  wire 
actually  shipped  was  99. 873  per  cent. 


John  Askham,  senior  member  of  the  firm 
of  John  Askham  &  Son,  Sheffield,  England, 
is  dead.  He  was  aged  76,  and  was  connect- 
ed with  the  firm  66  years,  coming  to  it  at  the 
age  of  10  years  as  an  office  boy.  Frank 
Askham,  only  son  of  deceased,  who  has 
practically  had  the  management  of  the  firm 
for  some  years,  takes  over  the  whole  respon- 
sibility of  the  business. 


PETROLEUM  IN  ENGLAND. 

RUSSIAN  competition  has  forced  the 
price  of  refined  petroleum  in  Europe 
to  unusually  low  figures.  Refineries 
on  this  side  are  running  on  full  time  and 
turning  out  oil  at  a  price  which  does  not 
cover  the  cost  of  production.  The  Oil  Trade 
Review,  London,  says  : 

If  the  past  year  in  the  mineral  oil  trade  is 
remarkable  for  one  thing  more  than  another 
it  is  for  theunprecedentedly  low  prices  which 
have  been  current  for  petroleum  oil,  both  of 
American  and  Russian  origin,  and  also  for 
the  tameness  and  monotony  of  the  whole 
business  from  beginning  to  end.  It  has 
mattered  not  what  season  of  the  year  it  has 
been — whether  the  light  long  days  of 
summer,  or  the  period  of  short  dark  days  in 
the  autumn  and  winter — buyers  have  nearly 
always  appeared  unconcerned  and  indiffer- 
ent as  to  the  expediency  of  operating  for 
present  and  future  deliveries,  and  have  by 
their  very  inactivity  and  supineness  con- 
duced to  the  extreme  depression  that  has 
been  witnessed  in  the  market  almost  through- 
out the  year.  American  and  Russian  refined 
petroleum  oils  have  been  competing  against 
each  other  so  pertinaciously  that  they  have 
succeeded  marvellously  well  in  rendering  the 
general  product  cheaper  than  ever  could 
have  been  thought  possible  a  few  years  ago, 
and,  with  the  experience  they  have  gained, 
there  are  not  many  in  the  buying  section  of 
the  trade  who  would  care  to  hazard  the 
opinion  that  prices  will  not  further  recede. 
Early  in  1893  the  American  description  of 
petroleum  oil  was  saleable  in  London  at  4^ 
to  42^d.  per  gallon  for  instant  and  forward 
deliveries,  with   Russian  side  by  side  at  4^ 


to  4^d.  and4^d.  Since  then  there  has 
been  a  continuous  reduction  in  quotations, 
till  they  were  a  fortnight  ago  %  to  id.  per 
gallon  below  the  terms  that  were  obtained  at 
the  best  period  of  the  year,  viz.,  3>£d.  to  3^d. 
for  American  and  3)/%  to  3%d.  for  Russian 
oil.  No  less  exceptional  and  surprising  have 
been  the  importations  of  petroleum  oil  into 
the  United  Kingdom,  which  have  been 
of  unparalleled  extent,  and  for  the  last 
twelve  months  embraced  a  total  of 
2,885,917  barrels,  against  2,254,926  barrels 
in  1892,  2,256,369  barrels  in  1891,  and 
1,826,297  barrels  in  1890.  The  separate 
quantity  of  American  received  has  again 
been  more  than  double  that  of  Russian  oil, 
and  it  has  been  this  hammering  down  of 
prices  by  the  producers  in  Pennsylvania, 
against  their  Muscovite  rivals,  in  trying  to 
drive  them  out  of  the  market  by  the  sheer 
weight  of  unlimited  imports,  that  has  whit- 
tled the  value  away  to  its  present  severely 
attenuated  figures,  thus  thoroughly  endors- 
ing the  old,  butnot  worn-out  policy  of  "  Beat 
your  neighbor."  The  latest  sales  of  American 
o;l,however,have  been  at  a  slight  reaction  at 
3%  to  3#d. 

During  1893  the  exports  of  mineral  oil 
from  the  United  States  were  871,757,017 
gallons,  valued  at  $41,117,814,  an  increase  in 
the  quantity  shipped  over  1892  of  130,851,780 
gallons,  the  declared  value  of  which  was 
$1,165,349  more  than  the  total  value  of  the 
larger  exports  in  1893.  The  exports  from 
this  port  were  514,880,877  gallons  ;  from 
Philadelphia,  303,092,204  gallons.  Of  the 
total  exports  705,674,917  gallons  were  illu- 
minating oil;  114,609,343  gallons  crude; 
16,249,389  naptha  ;  34,762,754  lubricating 
and  parafine  ;  460,614  residuum. 

It  is  stated  on  good  authority  that  the  dis- 
tillation of  100  gallons  of  crude  petroleum 
will  yield  76  gallons  of  illuminating  oil,  II 
gallons  of  gasoline,  benzine,  or  naptha,  3 
gallons  of  lubricating  oil,  and  10  gallons  of 
residuum  and  loss. 
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GEO-  A.  COWAN,   Montreal  Agent,  204  St.  James  St. 


Fuel  is  a  Large  Item  in  Your  Expense  Account 

CUT  IT  DOWN  ONE-THIRD 

By  coverirg  your  Stoam  Pipes  and  Boilers  with  8ECTIONAL  MINERAL 
WOOL  COVERING,  preventing  condensation  and  loss  of  steam. 

Othershavedoneit,  why  not  you?    Full  line  ASBESTOS  GOODS 
on  hand 

Canadian  Mineral  Wool  Co.,  Ltd., 

Ill  BAY  STREET,  TORONTO. 
GEO.  R.  THOMPSON  &  CO.,  Manitoba  Agents,  Winnipeg. 


Is  the  best  ;  it  does  not 
contain  any  nitroglycer- 
ine, and  is  not  affected 


SS.  SMOKELESS  POWDER 

by  the  heat  or  cold     It  is  made  by  the  Smokeless  Powder  Company,  Limited,  Dashwood 
House,  New  Broad  Street,  London,  E.C.     Works,  "  Barwick  Herts."     It  is  used  by  sports- 
men all  over  the  Dominion.     One  firm      t  a  1111170     Ti  A  DI  IX!/^      Q-r     f^C\ 
in  New  York  have  purchased  forty  tons     J/\1T1Lo     JJAriLlINll     OC     IU. 


within  the  last  twelve  months, 
kept  at  Montreal. 


A  stock 


439  Board  of  Trade  Building 
Send  for  Price  List.  MONTREAL,,  Agents. 


SCREEN    DOOR    HINGES 


THE    BEST   IN 
THE  MARKET 


Hold  Back  Pattern 


Royal  Bronze  Finish 


SIMPLE 


STRONG 


ATTRACTIVE 


Manufactured  by  FOR  SALE  BY  ALL  WHOLESALE  HOUSES 

A.  R.  WOODYATT  &  CO.,  GUELPH,  CANADA. 


CARELESSNESS   OF  INVENTORS. 

A  GENTLEMAN,  says  an  exchange, 
who  stands  in  the  front  rank  of  this 
class  said,  "  it  is  surprising  how 
shortsighted  inventors  are.  They  will  be  so 
busy  trying  to  overcome  great  obstacles  that 
they  frequently  overlook  small  matters  of 
just  as  great  importance.  For  instance,  I 
have  been  working  for  some  time  on  a  sys- 
tem of  underground  trolley  wires  for  electric 
railways.  I  was  very  much  elated  over  my 
solution  of  the  problem,  and  explained  it  to 
a  friend,  who  was  neither  an  electrician  or 
mechanic.  Yet  the  very  first  thought  that 
suggested  itself  after  I  had  explained  was 
one  which  I  had  overlooked  entirely,  but 
which,  nevertheless,  was  most  important. 
He  asked  me  how  I  was  going  to  place  the 
trolley  wheel  on  the  wire  if  it  should  get  off. 
The  manner  in  which  my  svstem  is  con- 
structed made  this  a  point  which  had  to  be 
solved.  I  told  him  I  would  have  to  think 
it  over.  For  th.ee  days  I  have  been  trying 
to  get  some  idea  how  to  replace  that  trolley 
wheel  and  without  success.     If  I  don't  solve 


it  my  scheme  is  absolutely  no  good.  I  had 
another  experience  when  I  was  balked  by  a 
little  matter  just  when  I  thought  success  had 
perched  upon  my  banner. 

"  When  I  resided  in  London  many  years 
ago  there  was  a  reward  of  ,£1,000  offered  to 
any  person  who  would  construct  a  sewing 
machine  that  would  sew  with  an  ordinary 
needle — that  is,  one  with  the  eye  in  the  head 
instead  of  the  point,  as  machine  needles  are 
now  made.  Of  course  a  great  number  of 
people  started  to  work  to  obtain  the  large 
amount  of  money.  I  worked  hard  at  an  idea 
I  had  and  thought  I  had  mastered  the 
problem.  I  made  a  machine  which  I  was 
certain  would  sew  with  an  ordinary  needle. 
Imagine  how  I  felt  after  doing  so  much  work 
to  find  my  invention  perfectly  worthless.  It 
worked  all  right  until  I  had  to  thread  the 
machine.  Then  I  found  that  to  make  it 
sew  properly  I  would  have  to  make  the  bob- 
bin pass  through  the  eye  of  the  needle  ? 
This  experience  caused  me  to  retire  from 
the  field  of  invention  for  four  years.  How 
I  ever  worked  ahead  without  discovering 
this  defect  in  the  needle  I  could  never 
understand.  It  would  have  been  as  easy  to 
drive  a  camel  through  the  needle  as  to  get 
the  thread  through  properly." 


All  kinds  of  Office  and  Store 
Fittings  and  Furnishings 


^% 


'We  account  for  it 


in  this  way:"-- 


Thirty-nine  years' 
experience  in  the  safe 
business. 

The  employment 
of  the  most  skilled 
workmen. 

The  best  material 
only   used 


consequently 


the  most  re- 
liable safe  on  the  mar- 
ket   is    made    by 


J.&J.Taylor 


145  AND  147  FRONT  ST.  E., 
TORONTO 


t 
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BUSINESS  CHANGES 

DIFFICULTIES,ASSIGNMENTS,COMPROMISES. 

H  GILLESPIE,  general  storekeeper, 
of  Alvinston,  is  offering  to  compro- 
•  mise  at  50  cents  on  the  dollar.  The 
slock  is  advertised  to  be  sold  March  6. 

R.  M.  Graham,  general  merchant,  Melita, 
is  asking  an  extension. 

Roy  &  Roy,  general  merchants,  Mani- 
waki,  Que.,  have  assigned. 

C.  Jubin,  plumber,  Montreal,  has  had  a 
demand  of  assignment  made  upon  him. 

J.  J.  Armstrong,  harness,  Alliston,  is  offer- 
ing to  compromise  at  70c.  on  the  dollar. 

P.  W.  &  R.  Walsh,  wholesale  and  retail 
hardware  merchants,  Halifax,  have  as- 
signed. 

A  demand  of  assignment  has  been  made 
on  Thos.  Wilson  &  Co.,  wholesale  hard- 
ware, Montreal. 

O.  Gagnon  &  Frere,  boot  and  shoe  manu- 
facturers, Montreal,  have  compromised  at 
30c,  on  the  dollar. 

F.  E.  Law  &  Co.,  commission  merchants, 
St.  John,  N.B.,  are  offering  to  compromise 
at  25c.  on  the  dollar. 

Mansfield  &  Gold,  general  store,  of  Ux- 
bridge,  has  assigned  to  Henry  Barber.  The 
creditors  will  meet  on  the  6th  of  March. 

Latest  assignments  in  the  Northwest  are ! 
Bower  &  Co.,  general  merchants,  Brandon  ; 
W.  H.  Maulson  &  Co.,  general  merchants, 
Moosomin. 

G.  F.  Bostwick  &  Co.,  office  supplies, 
Toronto,  are  offering,  it  is  said,  their  credi- 
tors 40c.  on  the  dollar,  The  creditors  held 
a  meeting  a  few  days  ago.  It  is  thought  a 
settlement  will  be  effected. 

The  long-established  hardware  house  of 
P.  Walsh,  Halifax,  assigned  Friday  of  last 
week.  The  liabilities  and  assets  are  not 
stated,  but  are  large.  Many  preferences  are 
made  to  firms  in  Canada,  the  United  States, 
England,  and  Scotland.  The  Bank  of  Brit- 
ish North  America  .s  preferred  for  $18,603. 

A  meeting  of  the  creditors  of  Joseph  Dil- 
worth,  who  recently  assigned  to  J.  B.  Bous- 
tead,  will  be  held  on  March  8th  at  the  as- 
signee's office,  12  Adelaide  street  east.  In 
addition  to  carrying  on  a  drug  business  on 
King  street  west,  Toronto,  the  firm  has  been 
conducting  a  sort  of  patron  supply  or  gran- 
ger store  at  57  Colborne  street.  No  state- 
ment of  liabilities  or  assets  has  yet  been 
made  public. 

James  Shaw,  trader,  Montreal,  has  made 
an  abandonment  of  his  property  for  the 
benefit  of  his  creditors,  at  the  demand  of 
James  Virtue  &  Son.  The  total  liabilities 
are  $17,016.  The  secured  creditors  are  : 
Quebec  Bank,  $2,000;  J.  &  R.  Esdaile,  $6,- 
300.  The  principal  unsecured  ones  are  : 
Quebec  Bank,  $858  ;  Molsons  Bank,  $1,017; 
D.  McLeod,  Vankleek  Hill,  $1,000 ;  F. 
Nash,  $62 1  ;  J.  Virtue  &  Son,  $483  ;  George 
McBean  &  Co.,  $563  ;  and  twenty  others  in 
smaller  amounts.  James  Virtue  has  been 
appointed  provisional  guardian. 


PARTNERSHIPS  FORMED  AND  DISSOLVED. 

Hurd  &  Lefebvre,  blacksmiths,  Cookshire, 
Que.,  have  dissolved. 

Felix  Chamberland  and  Jules  Soulard 
have  registered  a  partnership  in  Quebec  to 
carry  on  business  as  plumbers. 

Archibald  &  Co.,  wholesale  and  retail 
general  merchants,  North  Sydney  and  Cow 
Bay,  N.S.,  have  dissolved. 

A.  P.,  F.  A.,  and  C.  J.  Shand  have  regis- 
lered  a  partnership  to  carry  on  business  as 
the  Windsor  Bicycle  Co.,  Windsor,  N.S. 

E.  Dufort  and  J.  Barrette  have  registered 
a  partnership  in  Montreal  to  carry  on  busi- 
ness as  plumbers  and  roofers  under  the 
style  of  Dufort  &  Barrette. 

Joseph  Lamarche  and  P.  Leclere,jr.,  have 
registered  a  partnership  in  Montreal  to 
carry  on  business  as  tinsmiths  under  the 
style  of  Lamarche  &  Leclere. 

A  partnership  has  been  registered  in  Dun- 
ham, Que.,  by  C.  P.  England  and  P.  Eng- 
land to  carry  on  business  as  general  mer- 
chants, under  the  style  of  C.  P.  England  & 
Co. 

Wm.  Johnson,  W.  E.  Dickson,  and  T.  H. 
Bothwell,  have  formed  a  partnership  in 
Montreal  to  carry  on  business  under  the 
style  of  W.  Johnson,  Dickson  &  Co.,  paint, 
color,  and  varnish  manufacturers. 

CHANGES. 

John  Kavanagh,  hardware,  Montrea',  is 
retiring  from  business. 

John  Campbell,  general  merchant,  North- 
port,  N.S.,  has  sold  out. 

SALES  MADE  AND  PENDING. 

The  stock  of  A.  Belanger,  balcksmitb,  is 
advertised  to  be  sold. 

The  general  stock  of  Arthur  Gibb,  Mont- 
real, has  been  sold  at  46c.  on  the  dollar. 

The  tinware  and  hardware  stock  of  Chas. 
Martini,  Rodney,  is  advertised  for  sale  on 
March  5th. 

The  general  stock  of  George  Forest, 
Laurentides,  Que.,  has  been  sold  at  58c.  on 
the  dollar. 

The  stock  of  J.  E.  Lewis  &  Bros.,  Mon- 
treal, is  advertised  to  be  sold  by  auction  on 
the  6th  prox. 

The  stock  of  John  Wright,  gunsmith, 
stores,  etc.,  Hamilton,  has  been  sold  by  the 
sheriff. 

DEATHS. 

T.  H.  Newman,  of  Newman  &  Co.,  gen- 
eral merchants,  etc.,  Harbor  Britain,  Nfld., 
is  dead. 

George  Cormack,  an  old  and  respected 
citizen  of  Whitby,  is  dead.  He  was  a  man 
whose  kindness  of  heart  and  unassuming 
manner  had  caused  him  to  be  loved  by  all 
who  knew  him.  He  leaves  a  widow,  a  son, 
and  three  daughters.  Mr.  Cormack  had 
been  in  the  lumber  and  milling  business  in 
Whitby  for  many  years,  and  was  very  well 
known  in  the  northern  lumbering  districts. 


JUST  THE    OPPOSITE. 

AN  Irishman  who  was  employed  in  the 
iron  works  in  a  western  town  was, 
according  to  a  contemporary,  ad- 
vised by  his  physician  to  seek  some  employ- 
ment where  the  labor  was  less  severe  on  ac- 
count of  an  enlargement  of  the  heart.  He 
proceeded,  therefore,  to  set  up  a  small  gro- 
cery, which  was  well  patronized  by  his 
friends. 

He  was  not  in  the  habit  of  diminishing  his 
prospects  of  financial  success  by  giving 
"  down  weight,"  and  one  afternoon,  when  a 
customer  asked  for  a  pound  of  sugar  he 
added  pinch  by  pinch  until  the  scale  barely 
turned. 

"  Pat,"  inquired  the  customer,  looking  up 
innocently  at  his  careful  weigher,  "phwat 
was  it  the  docther  said  was  ailin'  ye  ?" 

"  Inlaargemint  av  the  heart,"  answered 
Pat,  with  pride. 

"Well,  thin,"  said  the  customer,  "it's 
toime  ye  were  changin'  yer  docther,  Pat ; 
the  wan  that's  tindin'  ye  now  don't  under- 
stand yer  disease,  me  b'y.  Yer  haart  is 
gettin'  smaller  moighty  fast,  an'  it's  in  great 
danger  ye  are  !  " 


NEW  STORES  FOR  CANADA. 

THE  British  Canadian  Stores  (Limited), 
is  the  name  of  a  new  corporation  or- 
ganized in  London,  Eng.  Last  week 
it  issued  a  prospectus  to  the  public  with  a 
capital  of  $200,000,  and  the  first  issue  of 
stock  amounting  to  $150,000.  The  object  is 
to  establish  a  number  of  retail  stores  in 
Montreal, Toronto,and  elsewhere  in  Canada 
on  the  cash  trading  system  of  the  English 
army  and  navy,  the  Civil  service,  and  other 
stores.  The  company  will  also  open  British 
wholesale  depots  for  Canadian  produce. 
Mr.  Ashwqrth,  late  London  manager  of  the 
Bank  of  Montreal,  is  a  director.  The  Mont- 
real board  consists  of  John  Gault,  Edwin 
Hanson,  and  Alex.  Strathy.  The  Toronto 
board  comprises  George  Bertram,  Z.  Lash, 
and  Wilmot  Matthew. 


One  of  the  subjects  which  has  frequently 
engaged  the  attention  of  the  Legislature  is 
the  demand  for  a  reduction  of  the  number 
of  county  councillors.  To  throw  light  upon 
this  subject  a  return  was  ordered  last  ses- 
sion of  the  number  of  county  legislators,  and 
the  indemnity  they  receive.  It  was  brought 
down  last  week,  and  shows  that  in  1887 
there  were  1,093  reeves  in  county  councils, 
while  in  1893  they  numbered  1,149.  The 
indemnity  they  drew  in  the  foimer  year  was 
$54,235,  and  in  the  latter  $55,456.  This  was 
at  the  rate  of  1.88  mills  in  the  dollar  of  the 
assessed  value  of  the  various  counties, 
which  in  1887  was  $591,816,006,  and  in  1893 
was  $601,457,158. 


The  Michigan  Tradesman — anent  the 
proneness  of  some  dealers  to  give  credit  to 
men  who  will  not  pay  their  bills — resurrects 
this  epitaph  : 

Owen  Moore  has  gone  away 
Owin'  more  than  he  could  pay 
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JOHN  WILSON'S 

BUTCHER  KNIVES 

and  Steels, 

Farriers'  and 
Shoe  Knives 

Are  the  Best  in  the  World. 


TRADE 


«* 


MARK. 


SOLDER, 

Half-and-Half  Solder. 
Plumber's  Solder. 

Refined  Metal  Solder. 
Triangular  Solder. 


We  guarantee  »11   OUK   (iOODS!     If  found 
unsatisfactory  can  be  returned  at  our  expense. 


Tohohto  Smelting _-"  Refining  Works 

92  and  94  Queen  St.  E.,  TORONTO. 

VARNISHES 


Acknowledged 

Al 


TRADE   MARK 


Unicorn 
Brand 


Don't  be  deceived.     We  guarantee 
them  against  all. 

Manufactured  by 

A.  RAMSAY  &  SON,  MONTREAL 

ESTABLISHED  1842. 


>  Canada  Iron  Furnace  0o„  Ltd. 

Manufacturers  of 

CHARCOAL   PIG   IRON 

MONTREAL. 

brand"  GIF."™  HIKERS 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO.  E.  DRUMMOND, 

Managing  Director  and  Treasurer 


the  "JERSEY"    Butter    Mould. 

Made  in  following  sizes  : 
X  lb.  %  lb.  i  lb.  2  lbs. 

This   mould  is  by  all   odds  the   most  satisfactory  in  every 
respect  on  the   market. 

The  square    shape  i     the  most   convenient   form   in  which 
butter  can  be  put  up,  both  for  packing  and  table  use. 

By  means  of  the  Screws  at  the  top  the   size  of  the  Mould 
is  adjustable,  and  exact  weight  can  be  arrived  at. 

The  Handle  and  Print  are  practically  fastened  to  the  Mould, 
and  still  easily  removed  for  cleaning  purposes. 

We  use  only  the  very  best  selected  white  maple,  thoroughly 
seasoned. 

Prices  Quoted  on  Application. 


Manufactured  by 


GHAS.  BOEGKH  &  SONS, 


TORONTO,    ONT. 


TO   THE    TRADE 


Targets. 

we  control  the  sale  ^    Hamilton,  Blue  Rock 

of  the  famous  •* 


an 


d  Expert  Traps 


Send  for  samples  and  get  our  prices.     Targets  well  packed  and  no 
second  handling.     Shipped  direct  from  factory  in  Hamilton. 


THE  BOWMAN  HARDWARE  and  SPORTING  GOODS  GO. 

HAMILTON.    ONT. 


BLACK 
DIAMOND 


FILE 
WORKS, 


21   Richmond  St.,  Philadelphia,  Pa. 


G-.  &  H.  ZBJ^ZRIDsTIETT, 

MANUFACTURERS  OF 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Saw  files.  Gulletting  Sawfiles. 

Climax  Sawfiles.  ...„  Lightning  Sawfiles. 

AND  **  * 

EVERY  OTHER    DESCRIPTION  OF  SAW   FILES. 
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A  UNIQUE  STOVE. 

THE  custom  prevails  amongst  our  foun- 
drymen  in  Canada,  to  a  large  de- 
gree, of  purchasing  in  the  United 
States  stove  patterns  that  are  adapted  some- 
times in  a  greater  degree  to  wants  of  that 
country  than  to  those  in  Canada,  as  the  con- 
ditions are  not  always  exactly  the  same  ;  but 
patterns  can,  as  a  rule,  be  secured  so  much 
cheaper  in  the  United  States  than  they  can 
be  produced  here,  that  our  manufacturers 
have  placed  themselves  under  limitations  as 
to  the  adaptability  of  their  wares  to  the 
requirements  of  the  market  for  the  purpose 
of  this  cheapness  of  original  production,  and 
it  follows  that  they  do  not  always  just  ex- 
actly adapt  themselves  to  what  they  believe 
to  be  the  requirements  of  the  market. 

The  Gurney  Foundry  Co.  has  lately  been 
engaged  in  the  production  of  an  article,  for 
the  use  of  the  farmer  and  the  village  trade, 
that  they  believe  is  just  exactly  adapted  to 
the  requirements  of  the  case. 

At  that  point  in  the  history  of  a  wood 
burning  country  when  wood  becomes  scarce, 
it  becomes  necessary  for  the  purchaser  of  a 


trade,  supplies  a  fire-box  for  the  largest  kind 
of  wood  burning,  and  in  addition  a  fire-box 
which  may,  at  the  pleasure  of  the  user  and 
at  a  cost  of  not  more  than  $2,  be  turned  into 
a  coal  burning  stove,  which  will  burn  either 
hard  or  soft  coal,  and  the  change  can  be 
effected  inside  of  twenty  minutes  by  a  party 
having  the  ordinary  tools,  such  as  are  used 
on  a  farm. 

A  cut  is  herewith  presented  showing  the 
outline  of  the  stove,  but  in  addition  to  this 
some  features  of  value  should  be  specially 
mentioned  in  this  connection.  One  is  that 
the  hearth-plate  is  unusually  large,  and  that 
the  front  doors  are  in  two  halves — the  upper 
and  the  lower  ;  the  result  being  in  practi- 
cal use  that  the  user  is  able  to  keep  the 
hearth  plate  absolutely  free  from  ashes  in 
either  coal  or  wood  burning.  The  oven  door 
on  either  side  is  also  made  in  two  parts,  the 
purpose  of  this  being  that  the  user  may, 
without  opening  the  whole  door,  get  a  glance 
at  the  progress  of  the  work  in  the  oven  with- 
out taking  the  chances  that  follow  the  intro- 
duction of  a  large  volume  of  air  into  the 
oven. 

As  a  piece  of  pattern  work  the  stove  is  a 


stove,  perhaps  more  than  ever,  to  supply 
himself  with  a  stove  which  has  large  capacity 
for  taking  in  rough  wood,  that  being  the 
class  that  is  last  disposed  of;  and  the  com- 
pany in  question,  in  the  production  of  its 
Oxford  Graduate  line,  has  produced  a  stove 
for  wood  burning  which  has  a  larger  wood 
fire-box  than  any  that  has  hitherto  been 
made,  the  wood  door  itself  having  an  extra- 
ordinary size  of  uX  x  7/£  inches,  and  the 
fire-box  being  large  in  proportion. 

Almost  universally  a  dealer  in  stoves  in 
the  class  of  market  to  which  special  refer- 
ence is  made  is  asked  by  the  buyer  whether 
this  stove,  meaning  a  wood  stove,  can  burn 
coal.  The  dealer  can  now  say  "  Yes,"  to 
which  question  he  has  hitherto  given  a  de- 
cided negative.  The  Gurney  Foundry  Co. 
claim  that  in  its  Graduate  line,  in  addition 
to  supplying  the  largest  oven  capacity  for 
wood  burning  that  has  been  offered  to  the 


credit  to  Canada,  as  showing  that  we  have 
in  this  country  mechanics  equal  to  any  in 
the  world,  and  it  may  be  to  the  interest  of 
the  trade  to  inspect  it. 


THE   NEW   COAL  SYNDICATE. 

THE  first  annual  meeting  of  the  Do- 
minion Coal  Company,  the  syndicate 
which  secured  control  of  the  principal 
Nova  Scotia  mines,  and  which  includes  a 
number  of  well-known  Canadians  in  its  list 
of  shareholders,  was  held  at  Boston  the 
other  day.  A  report  of  the  operations  of  the 
company  since  its  organization  about  a  year 
ago  was  submitted  by  H.  M.  Whitney,  presi- 
dent of  the  company.  All  the  properties 
under  option  a  year  ago  had  since  been  se- 
cured and  paid  for  in  full.  Two  hundred 
thousand  dollars  had  been  spent  on  the 
Louisburg  railway,  $150,000  for  discharging 


plants  and  mining  machinery  and  $100,000 
for  tugs  and  barges.  The  company  mined 
834,019  tons  of  coa1,  exclusive  of  the  output 
of  the  Victoria  mine,  which  will  appear  in 
next  year's  statement  of  business.  The  ship- 
ments increased  90,000  tons,  and  the  Cana- 
dian demand  is  steadily  increasing.  A 
new  pit  and  the  improvement  of  old 
pits  are  in  process.  The  report  of  the 
treasurer,  J.  S.  McLennan,  shows  a 
gross  profit  on  coal  of  $231,16271,  and 
profit  on  steamship,  barges  and  gear,  $163,- 
267.95,  a  total  of  $334,430  66.  For  this  has 
been  written  off  to  profit  and  loss  expendi- 
tures for  machinery,  tugs,  barges  and  equip- 
ment, with  10  per  cent,  of  the  cost  of  the 
discharging  plant  at  Montreal  and  33^  per 
cent,  of  the  Sydney  Hotel  investment,  $87,- 
721.22,  leaving  a  net  profit  of  $246,70944. 
A  dividend  was  paid  on  the  preferred  stock 
of  $105,000,  besides  interest  of  $14,731. 96  on 
the  sinking  fund,  leaving  $51,977  48  to  profit 
and  loss.  If  the  full  year's  charges  were 
deducted  from  the  net  profits  there  would 
have  been  $51,977.48  to  profit  and  loss.  The 
Board  of  Directors  was  elected  as  follows  : 
Messrs.  Henry  F.  Dinnock,  Hugh  McLen- 
nan, F.  S.  Pearson,  W.  B.  Ross,  Q.C.,  Sir 
Donald  A.  Smith,  W.  C.  Van  Home,  Henry 
M.  Whitney,  Alfred  Winsor  and  Robert 
Winsor.  There  is  a  rumor  that  A.  Mc- 
Kenzie,  Winnipeg,  car  agent  of  the  Can- 
adian Pacific  Railway,  has  accepted  the 
position  of  general  superintendent  of  the 
Dominion  Coal  Co.  in  Montreal.  The  com- 
pany, it  is  understood,  will  place  several  of 
the  new  "turret"  steamships  between  Mont- 
real and  the  lower  ports  the  coming  season. 


FORGED  PAPER. 


AS  stated  by  us  last  week,  the  passing 
of  forged  paper  under  discount  is 
nothing  as  prevalent  as  it  was  in 
years  gone  by,  owing,  no  doubt,  to  the  man- 
ner in  which  the  majority  of  our  banks  dis- 
countenanced forged  documents.  It  used 
to  be  a  quite  familiar  axiom  among  bankers 
that  forged  paper  was  the  best  kind  of  dis- 
counts, because  it  was  sure  to  be  met  at 
maturity.  The  days,  however,  when  bank- 
ers, as  a  rule,  winked  at  such  crooked  docu- 
ments have  gone  by,  but  it  is  regretable  that 
once  in  a  while  one  of  these  forged  notes 
turns  up,  and  when  discovered  by  the  bank 
discounting  it,  is  given  up  to  the  forgers 
upon  tendering  its  face  value.  In  extenua- 
tion of  the  passing  of  these  forged  docu- 
ments under  discount,  it  has  been  advanced 
that  they  are  not  forgeries  in  the  strict 
sense  of  the  word,  for  the  reason  that  they 
are  not  intended  as  vehicles  to  defraud 
either  the  makers  or  the  banks  discounting 
them  of  o»ie  cent.  This  has  been  unques- 
tionably true  in  the  majority  of  cases  ;  but 
the  act  of  forging  names  for  the  purpose  of 
obtaining  credit  is,  in  the  sight  of  the  law,  a 
crime  equal  to  that  of  a  common  forger  who 
thieves  as  well  as  forges. — Bulletin,  Mon- 
treal. 
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CHINA    STEEL    WARE 

The  finest  decorated  Enamelled  Ware  made. 

Supplied   in   various   designs   for 

table  and  toilet  sets. 


PURITANA  IMPROVED  ENAMELLED  WARE 

Made  in  White,  Grey  Granite,  Cologne  Granite,  and  all  colors,  also  in  decorated 
Supplied    in   every   article   selling   in    Enamelled  goods. 

Imported  t   rough  the  General  Agents  for  Canada: 

PAINCHAUD,  SQUIRE  &  CO., 

Antwerp  (Belgium),  and   Montreal. 


ASK  FOR  .  .  . 
THE  VERY  BEST 


THE 


Toronto  Lead  &  Color  Co.'s 


Pure  Vulcanized  Floor  Paints 


READY  FOR  USE 


Montreal,    Feb.   6th,    1894. 

To  the  Stove  and  Heater  Trade  : 

We  are  about  moving  our  works  to  the  most 
modern  plant  in  Canada,  at  St.  Henry,  near 
Montreal.  Our  New  Catalogue  will  be  ready 
early  in  March,  when  our  travelers  will  be  on  the 
road  with  a  full  line  of  Stoves,  Hot  Water  Heat- 
ers, Soil  Pipes  and  Fittings,  and  other  lines  that 
we  make.  Kindly  wait  their  arrival,  as  we  have 
the  very  lowest  prices  and  best  goods. 

Yours  respectfully, 

The  Wm.  Clendinneng  &  Son  Co.,  Limited, 

Stove  Manufacturers  and  Founders, 

Montreal    and    St.    Henry,    Que. 
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HINTS  TO   BOILERMAKERS. 

SEVERAL  useful  hints,  both  to  makers 
and  users  of  boilers,  were,  according 
to  an  English  paper,  contained  in  the 
paper  which  was  read  at  a  recent  meeting  of 
the  South  Staffordshire  Institute  of  Iron  and 
Steel  Works  Managers  by  Mr.  R.  Douglas 
Munro,  M.I.M.E.  Boiler  explosions  can  be 
traced  to  tour  principal  causes — inferior  ma- 
terial, malconstruction,  neglected  wear  and 
tear,  and  careless  or  ignorant  management. 
To  the  progress  of  basic  steel  a  compliment 
for  boiler  making  was  paid,  and  the  im- 
portance of  the  advance  of  this  material, 
seeing  that  it  can  be  made  from  native  ores, 
was  touched  upon.  Siemens-Martin  steel 
is,  it  seams,  at  present  the  most  used.  In 
his  reply  to  the  discussion  Mr.  Munro  said 
that  he  wished  to  cast  no  aspersion  upon 
Staffordshire  iron  ;  indeed,  had  good  Staf- 
fordshire iron  been  used  it  would  have  saved 
many  explosions.  Entire  dependence  upon 
hydraulic  tests  is  insufficient.  Boilers  have 
been  known  to  burst  at  a  steam  pressure  of 
40  or  50  lb.,  which  have  just  before  with- 
stood twice  that  pressure  during  hydraulic 
testing.  External  as  well  as  internal  corro- 
sion are  matters  which  require  periodical  ex- 
amination. A  national  system  of  training 
for  engine-keepers  and  firemen  should  be 
instituted.  With  the  rise  of  steam  ptessures 
now  becoming  general  the  explosive  energy 
of  boilers  will  become  increasingly  magni- 
fied. Materials  and  workmanship  of  the 
highest  quality,  and  quite  commensurate 
with  these  increased  loads,  can  be  obtained, 
but  careless  and  ignorant  management  will 
be  more  than  ever  a  source  of  danger. 


ENGINE-STOPPING  DEVICE. 

MENTION  is  being  made  in  various 
journals,  says  Iron  Industry  Gazette, 
of  an  ingenious  contrivance  for  stop- 
ping an  engine  in  a  machine-shop,  which 
occupies  not  more  than  a  cubic  foot  of  space, 
and  consists  of  an  electro-magnet,  a  system 
of  small  levers  and  a  cylindrical  chamber  at 
right  angles  to  the  steam-supply  pipe,  this 
chamber  containing  two  connected  valves, 
one  thick  and  the  other  thin.  When  the 
steam  is  shut  off,  the  thicker  valve  lies 
across  the  main  supply  pipe  ;  but,  when  the 
steam  is  on,  the  two  valves  lie  in  the  cylinder 
on  either  side  of  the  upper  pipe  ;  when  in 
this  position,  the  valves  fit  loosely  enough 
into  the  cylinder  to  allow  a  strong  pressure 
of  steam  on  all  sides  of  them.  The  motive 
power  of  the  mechanism  is  furnished  by  two 
small  electro-magnet  spools,  through  which 
a  current  is  sent  by  pressing  the  button  in 
any  part  of  the  shop,  this  attracting  to  the 
magnetsa  small  bar  of  steel  which  isfastened 
at  one  end  of  an  angular  lever  ;  at  the  end 
of  the  lever's  other  arm,  which  runs  horizon- 
tally, and  on  its  under  side,  is  a  small  notch, 
into  which,  when  the  machine  is  ready  for 
action,  fits  the  end  of  a  vertical  lever,  to 
which  is  fastened  a  valve-lever,  hanging  by 


the  perpendicular,  and  so  arranged  that, 
when  it  falls,  the  two  levers  separate.  The 
action  of  the  magnet  raises  the  end  of  the 
horizontal  arm  of  the  angular  lever  and  loos- 
ens the  smaller  vertical  lever,  so  that  the 
weight  of  the  valve  swings  it  down  in  a 
semicircle,  hitting  a  cam  and  tripping  a  valve. 
This  exhausts  the  steam  outside  of  the 
smaller  valve  in  the  cylinder,  and  the  steam 
beyond  the  other  drives  it  across  the  supply- 
pipe  with  great  force,  shutting  off  the  steam 
from  the  engine  within  15  or  20  seconds. 


CHEAPNESS  A  FEATURE. 

THE  hair  clipper  which  is  to  find  its 
way  to-day  into  popularity  must  have 
cheapness  combined  with  efficiency. 
H.  S.  Howland,  Sons  &  Co.  have  in  stock  a 
clipper  which,  it  is  claimed,  possesses  these 


the  top  when  the  head  has  been  taken 
out,  and  re-nail  the  whole  keg  with 
small  wire  nails,  taking  care  that  each 
nail  is  well  clinched.  Now  stain  the  inside 
of  each  keg,  about  half  way  down,  with  a 
cheap  walnut  stain  made  of  burnt  umber,  oil, 
and  turpentine.  Then  give  the  outside  a 
good  coat  of  paint,  dark  brown  or  green 
being  about  the  best  colors.  Two  coats 
may  be  required  to  make  them  look  well. 
When  this  is  dry,  paint  the  hoops  with  some 
bright  color — perhaps  vermilion  would  be 
the  best.  On  the  front  of  the  keg  paint  the 
size  of  the  nails  in  large  white  letters.  Now 
the  kegs  are  ready  for  use,  and  can  be 
arranged  in  a  row  through  the  centre  of  the 
store.  Keep  them  well  filled  and  they  will 
be  more  showy. 

This  is  only  one  of  the  many  articles  tha 
can  be  cheaply  arranged  in  a  like  manner 


qualifications.  It  is  named  the  "  Monitor,'' 
and  is  a  somewhat  recent  arrival  on  the 
Canadian  market.  The  accompanying  cut 
will  give  the  trade  an  idea  of  what  the  clip- 
per is  like,  as  far  as  construction  is  con- 
cerned. 


HOW  NAILS  CAN   BE  HANDLED. 

BY  N.  R.  L.  BILL,  LOCKEPORT,  N.S. 

ON  entering  a  hardware  store,  espec- 
ially in  towns,  the  first  thing  that 
generally  meets  your  eyes  is  a  long 
row  of  nail  kegs.  These  are  nearly  always 
rough  and  dirty  looking,  with  the  hoops 
often  half  hanging  from  their  sides,  and  nails 
projecting  ready  to  catch  your  garments  as 
you  pass.  No  difference  how  well  your 
shelves  are  arranged,  or  how  neat  you  try  to 
keep  your  store,  these  ragged  looking  kegs 
are  sure  to  spoil  the  effect.  In  a  few  stores 
you  find  large  bins  for  nails.  These  look 
very  well,  but  can  not  be  recommended  for 
several  reasons  too  well  known  to  any  one 
who  has  used  them. 

Now,  there  is  a  cheap  and  simple  way  of 
keeping  your  nails  ;  and  if  the  reader  will 
carefully  carry  out  the  following  ideas,  his 
nail  kegs  will  be  an  ornament  in  his  store 
rather  than  a  nuisance. 

First  select,  say,  twenty  of  your  best  kegs, 
those  with  flit  hoops  preferred.  Remove 
all    the    nails    that     are    hanging    around 


Take  your  horse  nail  and  boat  nail  boxes, 
stain  them  inside  and  paint  the  outside  a 
nice  green  or  any  color  that  would  be  at- 
tractive. The  front  of  the  boxes  will  likely 
need  a  little  putty  and  a  second  coat  of 
paint.  Paint  the  name  and  number  on  the 
fiont  and  arrange  them  on  one  of  the  lower 
shelves,  made  just  high  enough  to  take  the 
boxes.  In  this  way  you  lose  no  space,  and 
the  top  shelf  forms  a  cover  and  keeps  out 
the  dust  and  dirt.  Steam  pressed  nails, 
brads,  tacks,  etc.,  can  be  arranged  in  the 
same  manner. 


YOU  LOSE 
MORE 
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BY  NOT 

ADVERTISING 
IN  THIS 

JOURNAL 


HARDWARE 


25 


HALF  PRICE 

^F*HE  original  selling  price  of  "  Ideas  for  Hard- 
ware Merchants'  was  $1.00;  the  price  now 
is  50  Cents,  and  only  handled  by  ourselves. 
We  bought  out  the  publishers  at  a  bargain,  hence 
the  exceedingly  low  price. 

"  There  is  a  tide  in  the  affairs  of  men 
Which  taken  at  the  flood  leads  on  to  fortune  ; 
Omitted,  all  the  voyage  of  their  life 
Is  bound  in  shallows  and  in  miseries." 

This  is  the  opportunity  of  your  life.  Will 
you  grasp  fortune  as  she  rapidly  glides  past  you 
and  within  reach  ?  We  have  only  a  limited  num- 
ber of  copies  and  they  are  rapidly  going.  Mailed 
on  receipt  of  price,  postage  prepaid. 


The  J.  B.  McLean  Publishing  Co. 

i o  Front  Street  East,    Toronto,   Ont. 
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HARDWARE. 


TELEPHONE    1780. 


.  H.  FARR  &  CO.  H«J5  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,   Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 

8  to   16    MORSE    STREET,        -         -        TORONTO        ONT. 


For  Iron  Fencing, 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of  Hot    Pressed 
Nuts,  Square  and  Hexagon 


THOS.  FIRTH  &  SONS,  Li 

Best  Crucible  Cast  Steel. 

STEEL,  PEECH&TOZER,Ld. 

Bessemer  Steel, 

Open  Hearth    Steel. 


Agents, 

James  Hutton  &  Co. 


MONTREAL. 


CURRENT    ]WA$^ET    QUOTATIONS. 


METALS. 


Tin. 

Uamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  ..21,    22 
Straits "     ....  201,21 

Tin  Plates—  Charcoal  Plates,  Bright. 

MLS.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes $5  50  $5  75 

I.X.,  "  6  75    7  00 

I.X.X.,        "  8  00    8  25 

Raven  &  P.D.  Grades— 

I.O.,  usual  sizes 4  00    4  25 

IX  "  5  00    5  25 

I.X.X.,        "  6  00    6  25 

I.XXX.,     "  7  00    7  25 

D.C.,12}xl7        3  75    4  00 

D.X., 4  75    5  00 

D.X.X.        "  5  75    6  CO 

Note. -Other  brands  might  be  shaded 

by  25c.  per  box. 

Coke  Plates— Bright 

Bessemer  Steel— 

I.C.,  usual  sizes   3  50    6  75 

I.C.,  special  sizes 3  75    4  00 

lf„te± —Round  lots  of  14x20  might  be 
purchased  of  25c.  box 

Charcoal  Plates— Terne. 

Dean  or  J.G.  Grade— 

I  C.  20  x  28, 112  sheets 7  25 

I.X.  Terne  Tin 9  25    9  50 

Old  process  I.C 13  00 

«    *      »      I.X 16  01 

Charcoal  Tin  Boiler  Plates. 
C  oklev  Grade—  Per  lb. 

X  X."  14x56,  50  sheet  bxs  ) 

14x60,  "  >  6}c,    7c 

14x65,  ) 

Tinned  Plates 

r»x30  up  to  24  gauge 6J    6} 

26        "     6}    7 

28        "     U    7J 


Iron  and  Steel. 

BaseP 
Common  Bar,  per  100  lb   ..  $1  95 

Refined      "  ••  2  35 

Horse  Shoe  "  ..  2  60 

Band  " 

Hoop 
Swedish        ' 

Sleigh  Shoe  Steel 

Tire  Steel    3  00 

Machinery 2  75 

Cast  Steel,  per  lb 0  10 

Russian  Sheet  0  10} 

Tank  Platesl-5  and  thicker  2  00 

Roiler  Rivets i  SO 


4  00 


rice 

2  65 

2  75 
2  60 
2  60 

4  25 

2  50 

3  25 
3  00 
0  14 
0  11 
2  25 

5  00 


Boiler  Tubes. 


i-inoh 
-inch 


lOJc 
13J 


Sheet  Iron, 

1  to  20  gauge  2f ,  3 

22to24      "  2),  23 

26  "  2},2J 

28  "  2J,  3 

Canada  Plates. 

All  dull 2  65 

1  polished 2  75 

All  Blight  2  90 

Iron  Pipe. 

Wrought  621  and  5  p.c.  to  65  p.c. 
Galvanized,  40  to  40  and  5  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  50  and  10  to 
60  per  cent. 

Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 5,    51 

26gauge,  "       5J,  51 

28     "  "       51,5} 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5,51 

26  gauge,  "  5j,  51 

28      "  "  51,5} 

Note — Cheaper  grades  about    J  cen 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 6    6  3-5 

i        " 

5-16  "  " 

%       " 

7-16  "  " 

H     " 


Trace 


...  41 
...  4£ 
...  3J 


0  50 


1  10 


Steel  Boiler  Plate. 

\  inch  *2  45 

\S    "      2  35 

^     "     ndtbioker 2  25 


3£       "  "       ....2  4-5 

per  doz.  pairs    $3  60    5 

German  coil,  per  100  ft    ....  1  65    2 
Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 
doz  yards 0  20 

Copper — Ingot. 


English  B.  S  ton  lots  0  llj  0  12 

Lake  Superior  0  12}  0  13 

Bolt  or  Bar. 

Cutlengths,round,lto?in.$0  22  $0  25 
"  round  &  square 

1  to  2  in 0  20    0  23 

Vote — Complete,  lengths  abou    <ifteen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60  $0  15    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  16    0  17 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  aud  half  planishing 
3  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  26    0  27 

Braziers.  (In  sbeets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb..  0  18    0  19 
35  to  45      "  "       ..  0  16    0  17 

"       50  lb  and  above  per  lb  0  15    o  151 
Boiler  A  T.  K.  Pitts. 

Plain  Tinned   per  lb 0  21 

Spun         "  "         0  25 


Wire. 
Pure,  in  coilB — 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brags. 

Roll  &  Sheet,  14  to  26  gauge.  0  zO  0  21 

"  "        27  to  30      "      ..  0  23  0  25 

"  "       30andup 0  26  0  28 

Sbeets,  hard-rolled  2x4  ft...  0  21  0  23 

Zinc   Spelte   . 

Foreign,  per  lb 0  04}  0  05 

Domestic    "      0  04J  0  041 

Zinc  Sheet. 

5  cwt  casks 0  05J  0  05| 

Part  casks 0  051  0  05} 

Lead. 

Imported  Pig.  per  lb 0  03    0  031 

Domestic  "      0  03 

Bar,  1  pound 0  041 

Sheets,  21  lbs,  sq.  ft,  by  roll  0  041  0  04} 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  041  0  041 

Note— Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  par  lb  and  25  p.c. 
discount. 

Note — Cut  lengths,  net  price ;  ton  lots 
25  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  71c 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  15    0  16 

Standard  0  14    0  15 

Wire 0  17    0  19 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's.perlb  $0  12    0  121 

Other  makes  "    Oil    0  12 

White  Lead. 

Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  cwt 5  00 

No.  1  Do "  4  75 

No.  2  Do "  4  50 

No.3  Do "  i  25 

Prepared  Paints. 
(In  1,  1  and  1  gallon  tins.) 

Pure,    pergallon $105 

2nd  qualities    "      0  90 

Barn(inbbls) 0  80     0  90 

Colors  in  Oil. 

(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre   0  06 

French      "        0  05 

Marine  Black   0  09 

Green    0  09 

Chrome    "        0  08 

French  Imperial  Green  0  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwt  1  35  1  40 

"       (J.F.L.S.)"  "             2  75 

"             "      Royal         "  "  1  10  1  15 

Venetian  Red,  (best)    "  "  1  80  l  90 

English    Oxides    per  cwt  3  00  3  25 

American      "     )      ,,        „  .  „<;  i  on 

Canadian    "     \  1  25  1  90 


Paris   Green,  per  lb  0  131    0  15 

Burnt  Sienna,  pure,  per  lb  0  08} 

Burnt  Umber      "      o  05 

do      pure  0  08 

Drop  Black  "      o  09 

Chrome  Yellows  "      o  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greens  "      o  12 

Golden  Ochre  o  03} 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  69 

Extra        '  "       o  90 

Brown  Japan  "       o  65 

Brown  Japan,  Turpentine  p.  gal.  0  R5 

No.  1  Carriage  "         i  so 

Gold  Size  Japan  "    1  00  l  20 

Pure  Orange  Shellac "      1  95  2  05 

Hard  Oil  Finish         i  30 

Oil  Shellac  j  40 

White  Shellac 2  25 

Linseed  Oil  (in  bbls) 

Raw,    pergal  0  60    0  62 

Boiled        "       0  63    0  65 

Turpentine  (in  bbls) 
Selected  Packages,  per  gal    0  50     •  52 

Castor  Oil. 

Best,  perlb 0073    0  08 

Cod  Oil. 

Cod  Oil,  per  gal 0  50    0  51 

Glue  (in  bbls) 

Common,  broken   0  10    0  11 

French  medal  Oil    0  13 

Cabinet 0  13    0  15 

White,  extra 0  16    0  18 

Gelatine 0  20    0  30 

Strip 0  16    0  17 

Coopers 0  17    0  19 

Liquid  Glue— F.  LePage's,  dis.  20  to 
25  per  ct.  off  list;  Munn's,  dis.  25  to  30 
per  cent,  off  list. 


HARDWARE. 

Amman  it  ion —  Cartridges . 

Rim  Fire  Pistol,  >3is.40  to  45  p.c.  Amer 
Rim  Fire  Cartridges,  Dom.  50  and  5. 
Rim  Fire,  Military,  net  list,  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  p.c. 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.     B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded   Shot   Shells,     "Trap"    and 

"  Dominion  '  'grade,  10  p.c 
Shot. 
Canadian,  common,  15  per  cent. 

Wads.— Baldwin's. 

per  lb 
Best  thick  white  felt  wadding, 

in  lib.  bags 1  00 

Best  thick  brown  or  grey  felt 

wads,  in  }  lb.  bags 0  70 

Best  thick  white  card  wads,  in 

boxes   of   500    each,    12   and 

smaller   gauges 0  99 

Best  thick  white  card  wads,  in 

boxes  of  500  each,  10  gauge 0  35 

Best  thick  white  card  wads,  in 

boxes  of  500  boxes,  8  gauge 0  55 
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Thin  card  wads  in  boxes  of  1000 
each,  12  and  smaller  gauges...    0  20 

Thin  card  wads  in  boxes  of  1000 
each,  10  gauge 0  25 

Thin  card  wads  in  boxes  of  1000 
each,  8  gauge 0.45 

Chemically  prepared  black  edge 
grey  cloth  wads,  in   boxes  of  p.  M 
250  each- 
Hand  smaller  gauge 0  65 

9  and  10  gauge 0  75 

7  and  8  gauge 0  90 

5  and  6  gauge 1  10 

Superior    chemically    prepared 
pink   edge,    best  white  cloth 
wads,  in  Doxes  of  250  each — 
11  and  smaller  gauge 1  15 

9  and  10  gauges 1  40 

7and8gauges 1  65 

5  and  6  gauges 3  90 

Anvils 

Per  lb 0  10    0  12J 

Anvil  and  Vice  combined 

each 4  50 

Augers. 
Gilmour's,  discount 50  per  cent. 
Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole,  Vaughan's,  each    1  35    1  60 
Excelsior,  Jennings',   discount  50  pei 

cent. 

Awls. 
Sewing  per  gross....    C  65    1  59 

Pegging,  "  ...     0  65    1  25 

Brad,  ....     0  85    1  60 

"  handled  "        ...      3  60    7  3C 

Saddlers'  "        ....    0  45    1  60 

Awl  Hafts. 

PatentPeg,  per  gross.......  1  7  25    g  00 

"     Sewing,  "  ) 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz....    2  80    8  30 

Axes. 

Per  box   6  00  12  00 

Axle  Grease. 

Per  gross  6  50  14  00 

Bath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,   discount,    35  to  40  pc.  off  Re- 
vised list. 
Steel  Clad  20  p.o.  dis. 

Bells—  Bani, 
Brass,  60    to  66§. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 

Farm. 
American, eacn 2  00    5  00 

House 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz   3  35    4  75 

Moulders'    "      7  50  10  00 

Blacksmiths'   discount  35,40  percent 

Belting. 

Agricultural,  50  per  cent. 
No.  1,  leather,  dis.  40  &  5  per  cent. 
Best,  ditto;  30  to  33J  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits — Auger. 
Gilmour's  dis  60  per  cent. 
Excelsior,  discount  60percei.«;. 
Bockford  Common,  60  and  10  to  65  p.c 

"        Perfection,  50  and  10  per  c. 
Jenmng's  Gen,  net  list  to  5  p.  cent  dis 

Car. 
Gilmcur's,  47J  to  50perce.it 

Expansive 
Clark's.  15  per  cent. 
Excelsior,  10  percent. 


Gimlet 

Clark's,  per  doz 0  65    0  90 

Diamond,  Shell  "       100    150 

Nail  and  Spike,  per  gross    2  25    5  20 
Blacking,  (Catchpole's). 

No.  1,  Egyptian  Blacking 9  00 

"2,  *'  "  4  50 

Blind  Rollers. 

Annex    per  doz.     1  25    1  75 

Mascot    "  1  35    1  85 

Erminie  "  1  12    1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  70. 
Tire,  dis   60  to  60  and  10  per  cent 
Stove,  dis.,  60  to  55  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis,  70  to  70  and  10  per  cent 

Boring  Machines. 

Complete,  with  Augers,  ea.    5  00    7  5C 

Braces. 

Barber's   6  00    7  75 

Barber's  Ratchet 10  00  11  00 

Farmers' 2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 
Japanned  Canadian,  per 

doz.  pairs 0  50     3  40 

Berlin  Bronze  Cana'n   ....    0  85    3  20 

Broilers. 
Light,  dis.  65  to  67 J  per  cent. 
Reversible,  dis.,  65  to  67J  per  cent. 
Vegetable,  per  doz.,  dis.  37 J  per  cent 

Henis,No.8        "       6  00 

"    No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz    500    4    23 

Batts — Brass. 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  And  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  65  &  10  to  70  pc. 
Loose  Pins,  "    65  &  10  to  70  p.c. 
Berlin  Bronzed,  dis.  70.  70  and  5   per 
cent. 

Gen  Bronzed, perpair  0  40    0  65 

Can  Openers. 

Acme,  per  gross   9  00    10  00 

Sardin    Scissors,  per  doz.    3  75     4  50 
Card. 

Horse,  per  doz 0  60    100 

Carpet  Stretchers. 

American,  per  doz 100    150 

Bullards  "      6  50    .... 

Carpet  Sweepers. 

Bissell,  per  doz 22  50 

World  '  21  75 

Daisy,  "        24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "       ....30  00    33  00 

Cartridges— See  Ammunition . 

Castors. 

Bed,  new  list,  dis.  50pc.  )  to  50  and  5 

Place  dis.50pc.  )     percent. 

Cattle  Leaders. 

No  31  and  32,  per  gross 8  50  1125 

Cement, 

Portland,  car  load  lots 2  70 

Thorold  ,'  1  10 

Queenston       '*  l  io 

Napanee  "  l  io 

Chalk. 
Carpenters'  Colored,  per 

gross 0  45    0  75 

White,  lump,  per  owt   0  60    0  65 

Red 0  05    0  06 

Crayon,  psr  gross   0  14    0  18 

Chisels — Socket,  Framing  and  Firmer 
American, dis  70  per  cent. 
Canadian,  dis   35  per  cent. 

Tanged  Firmer  per  doz 0  85     4  00 

Churns 
Daisy,    dis.  from   factory  60  and  2% 
per  cent.    From  stock  60  per  cent. 


Clamps. 

Judd's,  dis.  20  p.c. 

Stearns, per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Corlee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 135 

No  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  }  p.c 

Cradles,  Grain. 
Canadian,  discount  25   o  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list;  3rd 


Pilkington. 
^Discount  10  p.c.  off  for  box  lots,  and 
10  and  5  for  10-box  lots.] 
Ordinary. 
st  break  $3  65 


2nd 
3rd 
4th 
5th 
6th 
7th 


3  90 

4  60 

4  95 

5  40 
5  90 
0  50 


Picture  Glass 
Pilkington's  ordinary. 

1st  break  4    0 

2nd      "      


7  th 


dis.  40  per  cent.  4th 

Hart  Mfg.  Co.,  (bolt  dies)  (Amer.  list)   5th 

dis.  25  per  cent.  6tn 

Door  Springs. 

Torrey's  Rod,  per  doz 2  0 

Coil,    per  doz ....     0  88    160 

English,     "      ...     2  00     4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills— Hand  and  Breast. 

Millar  Falls,  per  doz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37J  to  40  per  cent. 
Standard,  dis.  47j  to  50  p.  c. 

Elbows — Stove  Pipe 
$1.00  to  $2.65  per  doz. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  611 

Wine,  per  doz 130    2  25 

Star,  "         2  80     3  90 

Fenns  Corkstops,  No  2  p.doz   1  70 

Petroleum,  per  doz   4  50    6  50 

Files  and  Rasps. 
Kearney  &  Foote'3  discount  Am.  List 

57 J  to  60  per  cent. 
Black   Diamond,  50  &  5  per  cent,  dis 

to  50  and  7}  Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50, 50  and  5 

per  cent. 
Toronto  File  Co.,  50  aDd  10  to  60  p.c, 

Amer.  list 
Jowitt's,  dis.  Can.  list, 25pc.  to  27J  p.c. 
Globe  File  Co.'s  disc.  60  per  cent. 
Horse    Rasps,    Kearney    &  Foote's  dis 

Am  list,  50  p.c.  to  50  and  10  p.c. 
Horse  Rasps,  dis.  45  p.c  Amer.  Hellers  American,  per  doz  ~°.  1 


4  70 

5  40 

5  90 

6  50 

6  9C 

7  7( 

Gas  Fittings  and  Staple  Brackets. 
Jas.  Barwell.  Toronto— Dis.  20  to  25  p. 
c,  free  of  clu'-v.     Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each   0  30    0 

Enamelled"      0  55 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    3  88    4  25 

Hammers — Nail. 

Maydole's    net  list  to  5  per  cent.  dis. 
Can.  discount  25  to  27J  p.c 
Tack. 

Magnetic,  per  doz  110    150 

Sledge 

Canadian,  per  lb 0  12£  0  13 

Ball  Pean. 

English  and  Can.,  per  lb  .    0  25    0  30 

Handles. 

Axe       per  doz 00 

Store  door    "    100 

Chest,  per  doz  pairs 040 

Chisel. 

Firmer       per  gross 3  00 

Socket  Firmer  "         3  25 

Socket  Framing  per  gross    3  75 

Fork. 
C.  &  B.,discount  35  per  cent,  to  40  p  c 

Hoe. 
C.&B.,  discount  35  per  cent,  to  40  p  0 


3  50 

1  80 

2  50 

4  50 
8  00 

5  00 


Horse  Rasps,  Spencer's,  dis.  Can.  list 

40  p.c. 
Horse  Rasps,  Toronto  File  Co.,  50  and 
10  p.c,  Amer.  list. 

Fluting  Machines. 

Each  0  60 

Forks. 
Hay, Manure,  etc,dis.40  to  45  p.c 

Freezers,  Ice  Cream. 
Gem,  dis,  57i  to  60  per  cent. 
Shepard's     Lightning,  dis.    50 
and  10  p.c 

Fruit  Presses. 

Henis'    per  doz 

Enterprise, discount  lOp.c 
Shepard's  Queen  City,  dis.  15  p.c: 

Fry  Pans. 
Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  etc. 

Stanley's,  dis. 50,  55 p.  c. 

Wire  Gauges 

Winn's  Nos.  26  to  33,  each     1  65    2  40 

Glass. 

Window. 

Box  Price 


00    1  25 


00 


4   00 


3  75 
0  8C 


0  25 


0  80 


Star. 


Size 
United 
inches 
16  to  25 
26  to  40 
41  to  50 
57  to  60 
61to70 
71  to  80 
81  to  85 
86  to  90 
91  to  95 
96  to  100 


Per 

50  ft 


1.20-25 
1.40 


Per 

100  ft. 

2.40 
2.70 
3.10 
3.40 
3.70 
4.10 
4.50 


Double 
Diamond 
Per       Par 

50  ft.   100  ft 

1.75 

2.00 


Plane. 

American,  per  gross  315 

Hammer  and  Hatchet. 

American,  per  doz 0  50 

Cross  Cut  Saw. 
Canadian  perpair 0  18 

Hangers. 

Door  4  and  5  inch,  per  pair    9  40 
Lanes,  45  to  47H  p.c.  dis 

Hatchets. 

to   50  Can.,  dis  40  to  42J  p  c. 

Hinges. 

Blind,  Parker's, dis.  60  to  60  and  10  p  c 
"     Shepard's  Noiseless,  dis.  60  p.c 
"    Buffalo,  dis  60  to  70  p  c 
Light  T  and  strap,  dis  62J  to  65  per  ' 

Heavy,  per  lb 0  5    0  051 

Screw  hook  and  hinge — 

6  to  10  in.,  per  set    0  00    0  04J 

12  up  "         0  CO    0  031 

Per  doz.  sets 

Screw,  Eureka  1  13    1  g(, 

Gate,  Clark's 150    2  20 

"      Shepard's,  dis  50  to  60     c 

Per  doz.  pairs 

Spring    150    3  50 

"    Shepard's  Samson    1  75    1  90 
Hoes. 
Garden,  Mor  ar,  etc., discount  40  to 
45  per  cent. 

Planter  doz  4  00    5  Ot 

Hooks—  Cast  Iron 

4  50   BirdCage,    per  doz  0  50    1  11 

5.00    ClothesLine,    "         ......     027    063 

5.50    Harness,  "         0  72    0  88 

6.25   Hat  and  Coat,  per  gross..    100    3  00 

7.0o  Chandelier    per  doz    0  50    1 

8.O0  Wrought  Iron. 

9.0o  Wrought    Hooks   and    Staples,   Can 
10.00      dis.  40  and  5  to  40  and  10  per  cent 


NEW  ARRIVALS 


30  Cases CUTLERY 


AND  GUNS 


ALL  NEW  GOODS. 


Finest  Finish. 


Best  Value. 


NEW  ARRIVALS 


20  Casks  Cattle 
and  Trace 


CHAINS 


IO  Tons  Coil  Chain. 


Five  Cars  Window  Glass. 


Bowman,  Kennedy  &  Co.,  London,  Ont 
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HARDWARE. 


Wrought  Hooks  and  Staples,  Amer 
dis.  75  and  10  to  80  per  cent. 
Wire. 
Hat  and  Coat, dis.  55  to  60  p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.  50  to  55 
cent. 

Horse  Nails 
Canadian,  dis.    65  to  70 

Horse  Shoes, 
F.O.B.  Toronto  &  Hamilton 
Snow,       "  " 

F.O.B.  Montreal  15c.  less,  and  Lon 
don  5c.  more  than  above. 
Ice  Picks. 

Star, perdoz 3  00   3  25 

Kettles . 


Oilers. 
M.cClary's  Galvan.  Iron 
Oil    Can,    with    Pamp, 

perdoz 19  50 

Zinc  and  Tin,  dis.   50,  50  and  10. 

per  Copper, per  doz 125    3  50 

Brass,  "       150    3  50 

Malleablu,  dis.  ifa  per  ct. 
Pails. 

Galvanized,  per  doz  2  25    3  30 

Pencils. 

Dixon's,  per  gross 1  00    4  25 

"        Carpenter 2  25    3  60 

Picks 

Par  doz 6  00    9  00 

Picture  Nails. 


75 


$3  80 
3  90 


Brass  spun,  7J  per  cent.  dis.  off  new   Porcelain  Head,  p.  gross    1  65 


list. 

Copper,  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 

American,  60  and  5  to  60  and  10  p.c 
Keys 

Lock,  Can, dis  50  p.c. 

Cabinet,  Trunk,  and  Pad- 
lock, Am  per  gross 160    4  75 

Knobs. 

Door,  japanned,  and  N.  P.,  85  to  3  00 
per  dos 


Brass  Head, 


40 


Planes. 


Hack,  complete,  each.. . 

"       frame     only 

Saw  Sets. 

Perdoz 165    9  00 

Scales. 

Canadian  List,  dis. 40 p.c 

Scale  Beams. 

Canadian,  B   S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,   perdoz  2  10 

Foot,       "  40 

Screens. 
Window,  patent,  per  doz    5  00 
Screw  Drivers. 

Sargent's,  per  doz 65 

Screws. 
Wood.F.  H.,  Iron,  and  Steel,  77$  per 
cent.,  dis 


2  75    Cigar  Box  Nails,  (lis.  45  per  cent. 
75     Shoe  Finders 'Taexs  and  Nails,  dis.  37$ 
per  cent. 

Tape  Iiines. 
English,  ass  skin  perdoz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,     each  0  90    2  85 

steel, each  .    0  80    8  00 
Thermometers. 
Tin  case  &  dairy,  dis.75p.c 
Thimbles. 
3  50     Asbestos,  filled,  per  doz.,  25  to  33$  p   c 
Ties. 
Cow,  perdoz 1  -io    2  50 


4  50 


6  00 


4  00 


Bronze,  Berlin,  per  doz   ..     2  75  3  25 

Bronze  Gem,  "  ....  6  00  9  00 
Sava  "  ....  8  75  10  00 
Shutter    porcelain,  F    & 

L    screw,  per  gross $1  30  4  00 

Knives. 
Clauss.ibread,  cake  and  paring  knives    German,  per  doz 
$7.20  per  doz.  nett. 

Ladles. 

Melting,  perdoz 170  4  50 

Lemon  Squeezers. 

Porcelain  lined,  per  doz    2  20  5  60 

1  87  3  85 

2  75  2  90 
4  00  4  50 

'  1  20  1  30 


Wood,  benchfCanadian  dis.  60  per  Wood,  R.  H.      "      72$  percent,  dis. 

cent    American  dis.57$  "      F.  H.  Brass75 

Wood,  fancy  Canadian,  or  American  "'     R.  H              70 

35  to  37$  per  cent.  Diamond  Point   wood   screw   nails 

Bailey*s(StaiiR&  L.Co.)42$to  45  p.c.  bright,  dis.  77$  and  20  per  cent. 

Miscellaneous,  dis.  15  to  17$  per  cent  Bench,  wood,  per  doz —    3^5    4  uu 

Bailey'sVictor.dis.  15  to  17$  per  cent  Bench  iron  per  doz 4  25    5  75 

Plane  Irons. 

00 


Galvanized, 
King,  wood, 
"      glass 
All  glass, 

Lines. 

Fish,    per  gross 

Chalk,         "  

Locks — Door. 
Canadian,  dis.  per  cent.. 
Russell  &  Erwin,  per  doz 

Cabinet. 
Eagle,  dis.  percent,  27$  per  cent 
30  per  cent. 

Padlock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  1  00    2  40 


1  05 
1  90 


2  90 


2  50 

7  40 


50 

7  50 


English,  per  doz 2  00 

Pliers  and  Nippers . 
Button's  Genuine,  per  doz.   prs 

37$,  40  p   c. 
Button's  Imitation,   per 

doz 5  00 

60 
Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  p.  c. 
Poppers. 

Corn,  square,  per  doz 135 

Pruning  Shears. 

Perdoz 4  00 

Pulleys 

Hothouse,  p6r  doz 55 

Axle 22 

Screw  27 

Awning 35 

Pumps. 


Scythes 
Discount  40  to  45  per  cent. 
Scythe  Snaths, 
dis  Canadian,  dis.  35  to  40  p.  c 
Shears. 
B.  &  W.,  japanned,  dis.  75  perceno 
9  00      B.  &  W.  N.  P  ,  dis.  65  p.  C. 
2  60     Seymour's  dis.  60  p.  cent. 


Tinner's  Shears  and  Snips 
P.S.&W.,  net  list. 
Canadian  10  to  15  per  cent  dis. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12$  per 
cent,   to   70    and  25  p.c.   on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "        "  " 

Transom  Lifters 
Payson's,  $2.60  to  $5.00  per  doz. 

Traps 
Game,  Newhouse,  dis  33$  p.c.  to  35  p.c 
Game,H  &N..P.S.  &  W.   or  Steel,  60 
and  10  to  67$  per  cent. 

Mouse,  per  doz 0  35    1  50 

Rat  "        2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 


00  10  50 


2  00 

5  50 

1  00 
33 

1  00 

2  50 


^Etna,  dis.  75  @  to  75  and  10  per  cent    German,  per  doz 4  75    9  00 

Heinish  60  per  cent. 

Bristol,  Japanned,  80  per  cent. 

"       N.P,,  70  per  cent. 
Clauss,  Full  nickel,  60  p.c.  off 

'■      Japanned  handles,  70  p.c.  off 
Sheaves 
Sliding  Door,  per  set    ...        77    140 

Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net    Wrapp  g.mottl  d.pr.  pack. 

cotton,  per  lb 


price. 


HALIFAX   SHOVEL  OO. 


Rumsey  or  Canadian  Cistern  57$  to    forty's  disc,  45*^50  per  cent 

black,  p.  doz 


to 


Eagle,  dis.  per  cent,  15  to  17$  percent  Conductors 


60  per  cent. 
Pitcher  Spout,  65  to  67$  p.c 
Canadian  Cistern  60  to  62$  p.  c.  from 

factory. 
Canadian  Pitcher  Spout  67$  to  70  -   ".. 

from  factory. 

Punches 
Saddler's,     perdoz 100    185 


Mallets. 

Tinsmiths',  per  doz    1  25 

Carp't'rs',  hickory      "  125 

Lignum  Vitae,  "  3  85 

Caulking, each 160 

Mattocks. 

Canadian,  perdoz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis.  17$  to  20 
per  cent.  dis. 

Home,  each 

Mincing  Knives. 

American,  per  doz     

Molasses  Gates. 


1  50 
3  75 
5  00 

2  00 


2  35 


9  00  15  00 

72 

1  00 


Tinner's  solid,  per  set 

'         hollow, perinch 

Putty 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs  2  50    2  75 

Rail. 

Barn  Door,     per  foot 3  3$ 

Sliding  Door,         "       3J        3j 

Lanes,  33$  to  35  p.c.  dis 

Rakes. 
Cast  Steel  and  Malleable   Canadian   Tea  Spoons pergross    7  50    12  00 


Wood  Rim,  black,  p.  doz  115    135 

tinned,  1  35    1  60 

Tin  Rim,           "             "  2  3C    2  45 

"              black,        "  1  80    2  25 
Snaps 
Harness,  German,  dis  35  per  cent 

Acme,                              "  3  00    5  00 

Lock,  Andrew's           "  4  50  11  50 

Sapolio 

In  \  or  Vt  gross  boxes,   per  grs.    11  30 

Soldering  Irons. 

Per  lb 0  28    0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Snaves. 

Wood,  English  1  80 

Iron,  American 1  35 

Spoons  and  Forks. 


5  00 
2  35 


Stebbin's  Patent,  dis.  per  cent,  65  to  wk,fr'f' 


list  dis.  40  to  45  per  cent. 
Razors, 
per  doz 


70  to  70.10  per  cent 

Nails. 
Cut  Nails(Iron) 

1.  Either    Canada     or     American 

Pattern. 

Basis— 50  to  60  dy 2  30 

40dy 2  35 

30  dy 2  40 

20,16&l2dy 2  45 

10  dy 2  50 

8&9dy 2  55 

6&7  dy 2  70 

2.  American  Pattern  Only 

from  4  to  5  dy 2  90 

3dy.(lath) 3  30 

3    Canada  Pattern  Only 

from  4  to  5  dy 2  80 

3  dy.  (lath) 3  20 

3dy.  A.P.  Fine 3  90 

Cut  Nails  i  steel)  Add  10c.  to  the  prices 

in  list  for  iron  nails. 


7  50  11  00 
3  60  10  00 


Wade  &  Butcher's 

Razor  Strops. 

Currier's,  per  doz  i  25    3  60 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent.  cash. 
Copper  Rivets,  dis.  50  percent. 
Iron  "  "    55  per  cent. 

Burrs,  Iron,   50  and  10 

Rivet  Sets. 
Canadian  dis.30,35perc 
Rope 

Per  lb. 
Sisal.    Manilla. 
7-16  in.  and  larger..       7f  9J      10 

•4,5-16,  %  in 8  10$       10$ 

Cotton,  per  lb 18       20 

New  Zealand 8$  9 

Russia  Deep  Sea,  per  lb..        12f      13$ 

Jute    "     ...        06f      07$ 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 


Dessert 
Table       "     ... 
Dessert  Forks 
Medium     " 
Table 


21  00 
30  00 
24  00 


30  00 


Brade's 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  perdoz 6  25    9  00 

Twines 

Bag,  per  lb 0  12$  0  20 

0  50     " 
0  18 

Mattress,  per  lb 0  33 

Staging         "        0  27 

Broom  "         0  30 

Binding,  flax,  per  lb 

jute       "       

"         Blue  ribbon   

"         Redcap 

"         Crown 

"         Silver  Composite  o  09* 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand, perdoz 4  00  fi  00 

Bench,  parallel,  each  2  00  4  50$ 

Coach,  each 6  00  7  00 

Peter  Wright's,  pbr  lb 0  12  0  13 

Pipe,  each   5  50  9  00 

Saw,  perdoz 6  50  13  00 

Washer  Cutters. 
Perdoz 4  00    850 

Washers  "  Iron,"  40  per  cent.,  4    mos. 
or  3  per  cent. 


0  60 

0  20 

0  45 

0  36 

0  5b 

6  1M 

0  111 

0  10$ 

Squares. 


Well  Wheels. 

{ '  00 Amer. .perdoz,  8,10  &  12  in.    3  38    6  00 

36  00 

Wire. 
,  *c    „  „„     Brass  Wire,  16  to  25  wire  gauge,  21  to 

Iron,  per  doz   165    2  90         26c.  lb 

Steel,  dis.  75  and  10  to  80  p.c.  Copper  Wire,  5  to  10  p.  c.  off  Amer.list 

Try  and  bevel,  dis.  50  to  52$  percent     Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent,  dis 


Staples. 

Fence,  galvanized,  per  lb  3f      4 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 

Stove   Polish,   (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz   1  7b 

No  1,  Stove  Paste,  per  gross 9  00 

4  80 


Mrs.   Potts, 


Wire  Nails,  75,  5  per  cent. from  List    Ivory, -Us  37JatoJ4?  Per  cent 
Tan.    8,  '92       Extras  as  per  List  for 
jpeoial  nails     Terms,  4   months  or   3 
per  cent.  cash. 

Brads  &  Moulding  Nails,  75,  5  per  c. 
from  new  list. 

Nail  Pullers. 

Jerman  &  American 1  85    3  50 

Nail  Sets. 


per  gross 
3  38    4  00 


Square,  round  and  octa- 
gon   

Diamond 12  00  15  00 

Netting. 
Poultry,  *0  per  cent  dis. 

Import  60,  10  per  cent. 
Oil. 
Canada  Refined  Oil  (Toronto)  14 

Carbon  Safety     "      0  17 

Canada  WW.      "      0  20 

American  W.W. "      

S.  R.  Seal per  gal  0  63 


Sad  Irons. 

per  set       75 

N    P.  '  1  00 

Sad  Heaters. 

Dome,  Shepard's, per  doz    4  75 

Sand  and  Emery  Paper. 

B.&  A.,  sand,  35  to  3754  percent. 

Emery,  per  quire 55 

Sash  Cord 

Perlb 22 

Sash  Locks. 


Stone. 

Washita,  per  lb 0  25       50 

Hindostan,  per  lb 0  06       07 

"  Slips,  per  lb  9 

Labrador,   perlb 0  13 

•'         Axe,   "        0  15 

Turkey  '       0  50 

Arkansas  "       1  50 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  perton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
50     Cut,  Carpet  Blued,  gimp,  55  per  cent 
tinned,  dis.  57$  per  cent. 


5  00 


90 


Triumph  and  Morris, dis 37$,  40  per  Swedes' iron,  blued   or  tinned,  dis.  50 


cent 

Kempshell's  dis.    40,   62$  per  cent 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb ij 

Saws. 
Hand,  Disston's,  dis  lOp.  c. 
„   5'  *  D^  disv3.5  ?er  oent- to  40  Per  Pent   Trunk  Tacks,"ais."'57$'per  cent. 
i  ?5   S^3^0^'  D^ston's,  Per  ft.  3Sto55.    Channel  nails  5o.  lb.  off  list 
0  65   S  <fe  D   dis.   35  pc.  on  Nos  2  and  3.  Trunk  Tacks,  tinned,  62tf  pc 


15 
0  18 
0  22 


per  cent. 
Upholsterers" dis.  50  per  cent. 
Copper  Nails, dis.  60  per  cent. 

"       Tacks,  45  per  cent. 
Clout  Nails,  dis.  60  p.  c  to  65  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Naiis,  dis.  45  per  cent. 
Trunk  Nails,  dis.  65  per  cent. 


Bright,  Coppered  steel  and  Bpring  20 
per  cent  f.o.b.  Montreal 
Plus  10  centsf.o.b.  Hamilton. 
"     10      "       "    Toronto. 
"     14      "        "     London. 
Broom  Wire  5|  to  6}c.  per  lb. 
Clothes  Line  Wire,  19  gauge,  per  doz 
coils    3  95 

Wire  Fencing 
Galv.  2  barb, 2$  &  5  in.  apart 
"4      "    4  &  6  "       " 
"    Plain  twist,  all  deld 
"    Steel  thorn  and  rib- 
bon  

"Lock  Barb,"  4  point  

Ditto  Glidden  2  point 

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points 

Steel  staples  0  03j  0  04 

Terms,  60  days   or  2  per  cent,  in  30 
days. 

Wire  Cloth. 
Ordinary,  discount  2b  p.c. 
Painted  Screen,  p.lOOsq  ft    185    190 

Wrenches. 
Acme,  35  to  37$  per  cent. 
Agricultural,  70  and  5  to  70  and  10  p  c 
Standard, dis.  60,  60 & lOp.c. 
Coe'sGen'ne, dis.  32$  to  35 p.  c  dis. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    ..    2  00   3     ' 

S.,  per  doz 5  80    7    0 

G.  &K.'sPipe     "      6  00 

Burrell's    "     each 340 

Pocket,  perdoz 125    2  00 


3J£      4 

4}        5 
....     0  C4$ 
....     0  04$ 

0  04$ 


TRADE  MARK  FOR 


Simpson,  Hall,  Miller  &  Co., 

16  and  18  DeBresoles  St.,  Montreal. 


REGISTERED 
TRADE  MARK  FOR 

®W£ROGEBSoAr 

KN  IVES,  FORKS.SPOONS 


HOLLOW   WARE- 


Manufacturers  of  the 

Finest  Quality  Electro-Plated  Ware. 

And    Sole    Manufacturers    of    the    Celebrated 

WM.   ROGERS'  Knives,  Forks,  Spoons,  Etc.    a. j. wwmbey.  m«,^.,. 


Francis  f\m  &  Go. 


Builders' 
Supplies  - 


We  make  a  specialty  of 
Scotch  Fire  Clay 
int  Glazed  Sew- 
srage  Pipes,  Fire 
Bricks  and  Fire 
Clay  Agricultural  Drain  Tiles, 
White  Enamelled  Bricks  andTiles 
for  walls.  Best  brands  London  Port- 
land Cement. 

STORES  AND  YARDS : 

King,  Queen  and  Wellington  Sts,,  Montreal 


None  Genuine  without  this  Brand 


Stamped  in  head  of  Every  Package. 


BLACKSMITHS'  TOOLS. 


Horseshoe  Vises. 

Price,  No.  1,  -  $4.00 
"      No.  2,  -      7.50 

Will  save  their  cost 
in  a  week's  sharpen 
ing 


A.B.JARDINE&CO. 

HESPELER,   ONT. 


You  will  Insure  Success 


IN    THE 


STOVE 


Business,  by  selling 


"Souvenir"  5to.es  and  Ranges 

They  are  Leaders  and  Sure  Profit  Makers. 

If  you  are  not  acquainted  with  the  superior 
merits  of  these  goods,  order  samples,  and 
you  will  lead  your  competitor  in  sales. 

The  Gurney-Tilden  Go.  Ltd, 

Successors  to  The  E.  &  C.  Gurney  Co. 

HAMILTON  -  -  ONTARIO, 

Hardware  Merchants 


Fine  goods  and  a  good  profit 
is  what  yon  want. 

"CLAUSS   SHEARS  and   SCISSORS. 


We  will  give  you  both. 


Write 


Clauss  Shear  Co. 

V.  F.  Tobias,  Mgr.  .      . 


Toronto. 


'S 


LIQUID 
GLUE 


IS     THE     BEST 


THE  AIT  METIOPOLE,  Agents. 

131  Yonge  Street,  TORONTO. 


OUR  SALES  OF 


"BURHAM 


»   Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  others 
Try  it  and  be  convinced 

Sole  Consignees  for  Canada, 

IWRAE  &  CO.,  OTTAWA 


TRUSS  AND  CABLE  FENCE  WIRE. 


SIZE    OF    OHB    STRAND. 


IS  STRONGER  AND  COSTS  LESS  PER  ROD 

Any    other    Strand    of    EQUAL    WIDTH    in    the    Market. 


*S.  . 

CANADIAN    CARTRIDGE 


Loaded  with  Best  Powder  and  Patent  Shot. 

Elevs    Gun    Wadding 


o 

BLACK  EOCE 


THICK  FELT 


PINK  EDGE 


OVERSHOT  CREASEtPR&OF 

Manufacturers  of  EB  and  otber  Percussion  Caps. 


To  be  had  of  All  Dealers. 


Wholesale  Only. 

ELEY   BROS.,  LTD. 

254  Gray's  Inn  Road,  LONDON,  ENG. 


FINEST    QUALITY 

RUBBER  BELTING 


"  MONARCH " 

"RED  STRIP" 

"LION"  brands 

PARTICULAR  ATTENTION  GIVEN  TO 
ORDERS  FOR  LARGE  SAW  MILL  BELTS, 
ENDLESS  OR  STRAIGHT  .... 

The  Gutta  Pergha  &  Rubber  Mfg.  Go. 

OF  TORONTO,  LTD. 

61-63  FRONT  STREET  W.,  Toronto. 


PURE  LINSEED  OIL 
URE  CARBONATE  OF  LEAD 
URE  OXIDE  OF  ZINC 


Make  the  Best 

AND  Paint   Mixture 

known  . 


■  ft  ■ 


TEST  our  High  Standard  Pure  Prepared  Paints  for  the  above,  and  if  you  are  satisfied 
with  the  test,  and  want  the  HEAVIEST  BODIED  PURE  LINSEED  OIL 
PAINT  MADE,  write  us  for  sample  cards,  terms,  prices,  etc. 


Sanderson  Pearcy  &  Co.  laotoiasBayst.  Toronto. 
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MAGNOLIA  METAL 


IN     USE    BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST    ANTI-FRICTION    METAL    FOB 

High-Speed  Engine,    Dynamo,    Rolling-Mill,    Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL   CO., 


London  Office  :  75  Queen  Victoria  St. 
Chicago  Office  :        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Solo   Manufacturers, 

74  Cortland  Street.  NEW  YORK. 


YOU'LL 

MISS 

IT 


If  you  don't  have  in  stock  for  Spring 

SENOUR'S  FLOOR  PAINTS 

THE   ORIGINAL    STANDARD    FLOOR    PAINTS. 


A    LITTLE    HISTORY. 


CHOULD  you  ask  any  practical  paint  manufacturer  or  painter 
•^  if  he  can  make  a  good  Floor  Paint,  no  doubt  he  will,  in  all 
sincerity,  tell  you  that  he  can  make  as  good  an  article  as  anybody. 
But  our  wide  experience  places  us  in  a  position  to  know  that  he 
cannot  verify  his  claim.  When  we  found  we  were  selling  consider- 
able Yellow  Mineral  Paint  in  cans  in  1880,  we  made  inquiry  into  its 
use  through  our  salesmen,  and  found  it  made  an  acceptable  color 
for  painting  floors.  With  a  view  to  increasing  sales,  we  commenced 
labeling  it  "  Floor  Paint."  This  was  the  beginning  of  what  is 
known  to  those  familiar  with  the  paint  business  as  the  Floor  Pa>nt 
Specialty.  We  do  not  deny  that  paint  had  been  used  for  floors  at  a 
much  earlier  date,  for  it  certainly  had,  else  we  should  not  have 
found  the  demand  ;  but  it  had  never  been  specially  prepared  and 
labeled  "Floor  Paint"  previous  to  our  doing  so.  Other  manufac- 
turers displayed  a  yellow  mineral  color  on  their  sample  cards,  similar 
to  ours,  and  called  it  "  Floor  Color,"  but  it  was  adapted  for  floor  use 
in  color  only.  Thus  originated,  in  1880,  the  now  widely  known 
specialty,  SENOUR'S  FLOOR  PAINT,  which  has  stood  the  test 
of  years  for  superiority,  and  to  produce  which,  we  have  expended 
a  vast  amount  of  time  and  money.  While  the  paint  had  given 
satisfaction  when  sold  for  Yellow  Mineral,  it  did  not  produce  the 
same  results  as  a  "FLOOR  Paint,"  because  this  recommended  it 
for  something  it  was  not  adapted  for,  and  the  result  was  much 
fault-finding  and    complaint.      For  three   years  thereafter,    "  We 


attended  the  School  of  Experience  and  paid  it  expensive  tuition." 
A  paint  that  would  dry  well  under  ordinary  circumstances,  would 
not  do  so  under  other  conditions.  When  suited  to  our  local  terri- 
tory, it  was  not  adapted  to  the  climate  of  the  Southern  States,  or  to 
that  of  the  seaboard.  When,  therefore,  we  were  successful  in  pro- 
ducing something  applicable  to  all  climates,  it  might  have  been 
supposed  that  further  trial  and  experiment  was  unnecessary,  and 
would  have  been  but  for  the  variety  of  methods  employed  by  users 
of  the  paint  in  applying  it.  It  required  to  be  thin  for  those  who 
would  spread  it  too  thick  ;  this  resulted  in  complaints  of  "  lack  of 
body."  At  last  the  desire  i  result  was  attained.  We  found  that  three 
years  had  been  required  to  perfect  the  article  of  "  FLOOR  Paint" 
that  almost  any  manufacturer  or  painter  will  tell  you  he  can  make 
perfect  to  begin  with.  Our  orders  increased  in  volume  from  old 
customers,  and  new  trade  came  unsolicited  until  we  were  compelled 
to  put  in  a  plant  particularly  adapted  to  the  manufacture  of  Floor 
Paint.  We  are  glad  to  testify  at  this  time,  in  the  face  of  compe- 
tition, that  our  trade  in  this  article  has  continued  to  increase  each 
year  until  its  volume  is  large  enough  to  reduce  the  cost  of  manu- 
facture to  a  minimum,  rendering  it  impossible  for  our  competitors  to 
make  and  sell  an  article  of  equal  value  at  our  price.  This  probably 
accounts  in  a  measure  for  the  continued  increase  of  our  trade. 

SENOUR  MFG.  COMPANY,  Chicago. 

The  Old  Original  Floor  Paint  Pioneers. 


DISTRIBUTORS 
FOR    CANADA 


Walter  H.  Cottingham  &  Co.,  Montreal 


TO      TIKE      TEADE 


n 


99 


Steel  Tackle  Blocks 


Instructions    for 
Reeving. 

Enter  rope  at  A,  pass 
wedge,  and  follow  arrows 
as  shown  in  cut.  It  will  be 
noticed  the  two  centre  ropes, 
coming  in  contact  with 
wedge,  always  travel  in 
same  direction  at  same 
time.  Take  twist  out  of 
rope. 


This  Block  will  hold  load  at  any  point  without  fastening  the  rope.  The 
wedge-shaped  brake  has  a  double  grip,  and  is  absolutely  automatic  and  reliable. 
The  heavier  the  load,  the  better  the  grip.  They  are  the  best  and  cheapest,  be- 
cause the  same  amount  of  money  invested  in  ordinary  tackle  blocks  wil.  not  begin 
to  give  the  same  amount  of  service. 

Each 

$3.00 

5.50 

7.00 

8.50 

14.00 


No.  3,  to  be  used  with  Y%  inch  rope,  one  man  can  lift  300  lbs.,  capacity  600. . 
"     4,  " 

((         r  14 

"     6,'  " 

"    6^, 

Blocks  Nos.  3 
height  to  be  lifted. 
ROPE  EXTRA. 


H 
U 
U 

to  6  require  rope  five 
The    above     prices 


35o 
400 
450 
850 

times,  and  No. 
include    upper 


6^ 
and 


1,000.  . 
1,800.  . 
2,500.  . 
4,000. . 

seven  times  the 
lower    block — 


"WRITE      FOE     DISCOUNTS 


RIGE  LEWIS  <&  SON 


(Limited) 
HARDWARE     MERCHANTS 


TORONTO 


"STEEL-CLAD" 
BATHS 


Are  Cheaper 

and  more 
Desirable  than 
Boxed-in  Tubs 


MANUFACTURED    BY 


THE  TOlOirO  STEEL-CLAD  BATH  MO  METAL  CO. 

123  Queen  St.  East,  Toronto,  Ont.  limited 


Railroad  Milk  Cans, 

Railroad  Mil  Can  Trimmings, 
Creamer  Cans, 

Creamer  Can  Trimmings. 
Creamer  Can  Taps, 

Sap  Buckets,  all  styles  and  sizes 
Maple  Leaf  Sap  Spiles 

MILK  CAN  TRIMMINGS 


Our   DAIRY  PAILS   are  the  best 
and  heaviest  on  the  market. 


Kemp  Manufacturing  Co. 


TORONTO. 


. .  HARDWARE  . . 

A    PRACTICAL   JOURNAL    FOR   THE   WROUGHT,    CAST,    STAHPED, 
SHEET   AND  SPUN   METAL  TRADES. 


Published  Weekly. 


$2.00  a  Tear. 
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HARDWARE  men  seem  to  be  gradually 
awakening  to  the  fact  that  the  sale  of 
bicycles  and  bicycle  sundries  comes 
within  their  purview.  It  has  taken  them  a 
long  time  to  do  so  ;  and  while  they  slept 
others  crept  in  and  appropriated  what  as 
much  belongs  to  the  hardware  trade  as  does 
spades  and  shovels.  Fortunately,  the 
fashion  of  bicycle  riding  is  becoming  more 
general  every  season,  and,  although  a  little 
late  in  starting,  there  is  still  opportunity 
for  the  hardware  man  who  has  not  done  so 
to  reap  some  of  the  benefits  to  be  derived 
from  selling  bicycles  or  bicycle  sundries,  or 
both.  The  merchant  who  decides  to  add 
bicycles  to  his  stock  needs  to  be  energetic, 
for  he  will  have  to  compete  with  those  who 
are.  Printers'  ink  he  will  be  required  to  use 
liberally,  and  perseveringly  will  he  or  his 
representatives  be  compelled  to  work  among 
those  whose  custom  he  desires  to  cultivate 
if  he  is  to  make  the  sale  of  bicycles  a  suc- 
cess. But  these  things,  after  all,  are  essen- 
tial to  success  in  whatever  line  of  goods  a 
merchant  may  be  handling. 
*        *        * 

Times  may  be  brisk  or  times  may  be 
dull,  but  trusts  and  associations  for  the 
regulation  of  prices  appear  to  develop  just 
the  same.  It  is,  at  any  rate,  evident  as 
far  as  the  United  States  is  concerned. 
When  trade  matters  over  there  were 
flourishing,  the  organizations  sprang  up 
all  over  the  Union.  Now,  when  the 
opposite    trade    conditions    obtain,    much 


the  same  thing  continues  to  go  on.  At 
the  moment,  the  manufacturers  of  steel 
castings  in  that  country  are  engaged  in 
perfecting  plans  for  the  formation  of  a 
pool,  or  combination,  which  it  is  designed 
to  include,  with  one  exception,  all  engaged 
in  this  particular  industry.  The  initiatory 
meeting  for  the  consummation  of  this  object 
was  held  some  weeks  ago  in  Philadelphia, 
at  which,  it  is  said,  was  represented  every 
considerable  manufacturer  in  the  country  ; 
and  although,  naturally,  there  was  a  differ- 
ence of  opinion  in  regard  to  certain  of  the 
details,  a  committee  was  appointed  to  draft 
a  plan  for  a  combination.  For  some  time 
the  steel  manufacturers  of  the  country,  par- 
ticularly those  in  Philadelphia,  have  been 
cutting  rates  and  doing  business  at  a  loss  in 
consequence ;  and  it  is  primarily  with  a 
view  to  putting  an  end  to  this  recklessness 
that  an  effort  is  being  made  to  call  the  com- 
bination into  existence.  The  manufacturers 
have  been  cutting  each  other's  throats,  and 
now  they  propose  to  apply  salve  to  one 
another's  wounds.  But  this  is  one  of  the  pe- 
culiarities of  modern  trade. 
*        *        * 

It  is  invidious  for  certain  daily  news- 
papers to  make  comparisons  between  the 
price  of  nails  in  Canada  and  the  United 
States  with  a  view  to  scoring  a  point  against 
the  home  manufacturers.  The  association 
in  this  country  may  or  may  not  be  exces- 
sive in  the  price  it  fixes;  but  in  order  to 
show  whether  this  is  so  or  no,  it  is 
unfair  to  make  comparisons  between  quo- 
tations in  this  country  and  those  in  the 
United  States.  "  Let  justice  be  done, 
though  the  heavens  fall."  In  the  first 
place,  the  conditions  in  Canada  and  those 
in  the  United  States  are  at  the  moment 
vastly  different.  Here,  at  the  worst,  trade 
is  quiet  ;  in  the  United  States,  at  best,  it  is 
dull.  And  this  difference  should  be  taken  in- 
to consideration  when  comparisons  are  being 
made  between  prices  in  the  two  countries. 
In  the  United  States  the  depression  is  the 
heaviest  ever  experienced,  and  when  it  set- 


tled down  upon  that  country  the  nail  manu- 
facturers not  only  found  themselves  with 
large  stocks  of  manufactured  goods  on 
hand,  but  many  of  them  had  either 
large  stocks  of  material  in  their  possession 
or  had  contracted  for  such.  To  get  rid  of 
these  stocks  and  to  use  up  the  raw  material, 
prices  were  dropped  again  and  again,  until 
the  manufactured  can  be  bought  in  some 
instances  at,  or  even  below,  the  price  of  the 
raw  article,  low  as  that  is  ;  and  they  are 
glad  to  do  this  in  order  to  turn  their  stocks 
into  the  much -needed  cash.  Now,  in  Can- 
ada, the  manufacturers  have  come  to  no 
such  pass.  Hence  the  invidiousness  of  com- 
parisons between  the  price  of  nails  in  Can- 
ada and  in  the  United  States. 

*  *        * 

The  occasional  mild  days  that  we  are 
now  experiencing  indicate  the  approach  of 
spring,  and  suggest  to  the  hardware  man 
the  necessity  of  getting  his  business  in 
order  to  catch  the  trade  that  is  usual 
at  that  season.  One  of  the  lines  that 
will  soon  begin  to  move  is  that  of  car- 
penters' tools.  To  secure  a  share  of  the  de- 
mand for  these,  preparations  should  at  once 
be  made,  and  in  no  way  can  this  be  better 
done  than  by  utilizing  the  window  fordisplay- 
mg  the  goods  appertaining  to  this  particular 
line.  Tools  afford  excellent  scope  for  window 
dressing,  and  by  an  ordinarily  intelligent 
man,  with  a  small  degiee  of  taste  and  orig- 
inality in  his  composition,  can  be  made  to 
represent  many  shapes  and  fancies.  We 
came  acioss  a  cut  the  other  day  showing  a 
handsome  display  of  this  character.  A 
board  18  by  12  feet  was  covered  with  black 
canton  flannel  as  a  back  ground,  upon  which 
were  artistically  arranged  entire  lines  of 
screw  drivers,  augers,  chisels,  hatchets, 
hammers,  planes,  plumbs  and  levels,  hand- 
saws, squares,  trowels,  etc.  Try  your  hand 
and   see    what   you   can   evolve  from  such 

articles. 

*  *        ♦ 

The  efficacy  of  printers'  ink  to  bring 
business  is  none  the  less  because  trade  is 
not  booming.  In  fact,  it  is  when  trade  is 
quiet  that  the  best  efforts  in  the  way  of 
advertising  should  be  made.  A  man  takes 
a  tonic  when  he  is  debilitated,  not  when 
he  is  strong  and  vigorous. 
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THE  "HARD  TIMES  "  CRY  EXAGGERATED. 


Merchants  and  Manufacturers  Give  Their  Views  on  the  Condition 
of  Trade.  It  is  Quiet,  but  Scarcely  More  So  than  is  Usual 
at  this  Time  of  Year.  In  Some  Respects  it  is  Better.  Pros- 
pects  Fairly  Good. 


HARDWARE  has  for  some  time  main- 
tained that  the  cry  of  "  hard  times  " 
was  not  warranted  by  the  actual  cir- 
cumstances. Poverty  there  always  has 
been  and  poverty  there  always  will  be  until 
the  millennium,  but  that  it  is  at  the  moment 
so  deplorable  and  widespread  as  certain  of 
the  sensational  evening  newspapers  would 
have  the  world  believe  is  another  thing. 
The  police,  the  clergymen,  the  newspaper 
reporters  themselves  know  this. 

When  the  wheels  of  commerce  become  at 
all  clogged,  it  is  the  hardware  trade  that 
realizes  it  first.  People  do  not  eat  and 
drink  hardware.  Neither  do  they  wear  it. 
And  that  is  why  this  particular  line  is  the 
first  to  feel  the  depression. 

Now,  what  are  the  actual  conditions  in 
the  hardware  trade  to-day,  both  wholesale 
and  retail  ?  Simply  this  :  it  is  quiet.  At 
this  season  it  usually  is  ;  and  if  it  be,  per- 
haps, a  little  quieter  than  usual,  one  cause 
of  it,  more  than  any  other,  is  the  revision 
of  the  tariff.  Buf,  even  in  spite  of  the 
deterring  influence  of  this,  business  in  vol- 
ume is  little,  if  anything,  below  the  aver- 
age. One  thing  is  certain  ;  in  some  lines 
trade  is  much  ahead  of  last  year.  Manu- 
facturers and  merchants  may  have  had  to 
work  a  little  harder  lately,  but  what  does 
that  matter  as  long  as  results  are  shown? 

Whatever  the  past  might  have  been  it 
must  be  remembered  that  the  worst  is  past 
and  that  the  prospects  are  brightening. 

Representatives  of  Hardware  have  dur- 
ing the  week  interviewed  manufacturers, 
jobbers,  and  retailers  in  regard  to  the  trade 
of  the  first  two  months  of  the  present  year, 
and  what  they  say  is  a  substantiation  of  what 
this  paper  has  contended  all  along. 

"  The  volume  of  business  in  the  country," 
said  one  well  known  jobber,  who  sends 
goods  the  Dominion  over,  "  has  been  much 
about  the  same  as  for  the  corresponding 
period  of  last  year,  while  the  conditions 
are  favorable  rather  than  otherwise.  Stocks 
are  light  and  payments  on  the  whole  up  to 
the  average.  Trade  is  certainly  not  so  de- 
pressing as  it  is  represented  in  some 
quarters  to  be.  There  has  been  some  diffi- 
culty on  the  part  of  the  retail  trade  to  make 


their  collections,  but  this  experience  is  by  no 
means  confined  to  this  year  ;  and  I  notice 
that  when  the  retailer  pushes  the  farmer  for 
payment  he  usually  succeeds  in  getting  it. 
Manufacturers  have  been  curtailing  their 
output,  but  in  doing  this  they  have  been 
largely  induced  by  the  prospect  of  a  revision 
of  the  tariff.  In  such  instances  there  have 
been  reductions  in  staffs.  But  it  is  an 
established  fact  that  stocks  of  raw  material 
are  lower  than  they  have  been  in  any  other 
year;  and  purchases  are  in  consequence  now 
being  made  that  would,  under  ordi- 
nary circumstances,  have  been  deferred 
until  the  opening  of  navigation.  Prices  are 
still  unsettled,  but  this  is  due  in  a  large 
measure  to  the  uncertainty  regarding  the 
tariff  in  the  States  and  lower  prices  in  the 
British  and  Continental  markets.  However, 
these  prices  have  induced  capitalists  to 
purchase  and  hold  for  the  advance  which 
they  deem  inevitable." 

"  There  has  not  been  so  much  booking  of 
orders  for  staple  goods  as  usual,  which, 
there  is  no  doubt  in  my  mind,  is  due  to  the 
uncertainty  regarding  the  Canadian  and 
American  tariffs,"  said  another  wholesaler, 
"  but  business  in  the  way  of  immediate 
wants  is  of  an  average  character.  In  spite 
of  the  cry  of  hard  times  I  know  our  business 
in  volume  is  equal  to  last  year,  although 
perhaps  we  have  had  to  work  harder  to  get 
it.  Payments  ?  O,  I  don't  think  they  are 
any  worse  than  is  usual  at  this  time  of  the 
year." 

"Trade  in  paints  and  oils,"  said  a  jobber, 
"  has  been  rather  better  than  last  year  in 
the  city  so  far,  while  that  in  the  country  has 
been  hardly  so  brisk.  People  are  buying  in 
much  smaller  quantities,  but  buying  oftener, 
which  is  after  all  the  best  way  to  do  busi- 
ness. Some  of  our  customers  are  talking 
tariff  and  are  holding  back  in  conse- 
quence." 

The  general  impression  among  the  pre- 
pared paint  manufacturers  was  that  trade  so 
far  this  year  is  ahead  of  last  year  ;  "  and, 
getting  down  to  figures,"  said  one  man,  "  it 
would  be  easily  placed  50  per  cent,  ahead  of 
last  year."  And  the  man  who  said  this  is 
pretty  conservative  and  by  no  means  given 
to  exaggeration. 

Said  the  representative  of  a  large  manu- 
facturing firm,  who  had  recently  been  on  an 
extended  business  trip  through  Western  On- 
tario :  "  The  foundry  men  have  not  been 
buying  any  more  iron  than  they  could  help 
for  some  time  on  account  of  the  tariff  re- 
vision, but  their  stocks  are  very  low,  and 
when  the  tariff  question  is  settled  they  will 


necessarily  have  to  buy.     The    outlook    in 
Western  Ontario  is  fairly  good." 

Travelers  report'that  collections  in  Eastern 
Ontario  and  Quebec  and  Western  Ontario 
are  much  better  than  those  in  the  northern 
part  of  the  province,  where  the  lumber  dis- 
tricts are.  Scarcely  any  collections  can  be 
made  until  the  breaking  up  of  the  lumber 
camps.  Collections  in  British  Columbia 
are  reported  to  be  hard  to  make,  while  in 
Manitoba  they  are  fairly  good. 

Mr.  Mayer,  of  the  Toronto  Cutlery  Co.  : 
"  Our  sales  have  been  greatly  in  excess 
this  year  of  those  of  the  first  two  months 
of  1893.  I  cannot  say  that  I  found  any 
difference  in  our  profits.  Newspaper  talk 
has  scared  many,  and  they  imagine  times 
are  worse  than  they  really  are.  We  have 
found  collections  very  good.  As  to  the 
prospects,  I  think  people  will  buy  carefully 
and  in  smaller  quantities,  but  do  not  think 
there  will  be  any  less  sold." 

Jas.  Lea,  manager  of  the  Toronto  Fence 
and  Ornamental  Iron  Works  :  "  We  have 
certainly  been  busier  since  New  Year's 
than  we  were  in  January  and  February 
last  year,  and  I  feel  that  the  prospects  all 
round  are  better.  Pessimism  has  a  great 
deal  to  do  with  the  hard  times,  and  the  cry 
of  pessimists  induces  others  to  econo- 
mise. If  people  would  only  look  on  the 
bright  side  of  everything,  they  would  soon 
find  out  that  they  were  a  great  deal  better 
off  than  they  thought." 

Mr.  Booth,  of  the  Booth  Copper  Co.: 
"  Our  sales  have  been  equally  as  good  up  to 
the  present  as  they  were  this  time  last  year. 
We  found  collections  very  good,  and  have 
no  reasons  to  complain.  I  do  not  think  that 
the  times  are  good  by  any  means,  nor  do  I 
think  that  the  factories  are  employing  as 
many  hands.     Profits  are  no  doubt  smaller." 

Canadian  Mineral  Wool  Co.  report  their 
sales  to  have  exceeded  those  of  the  first  two 
months  of  1893.  Profits  just  as  good  and 
collections  fair.  "  We  are  not  affected  by 
the  much  talked  of  hard  times,"  said  a  repre- 
sentative of  the  firm. 

The  manager  of  The  McClary  Mfg.  Co., 
Toronto  :  "  Collections  with  us  have  been 
equally  as  good  as  they  were  up  to  the  pre- 
sent date  last  year.  The  amounts  that  are 
not  likely  to  be  met  on  maturity  are  small. 
Our  sales  have  been  somewhat  larger,  but 
goods  are  being  sold  on  a  smaller  margir., 
I  think  the  report  of  the  hardness  of  times 
is  exaggerated,  judging  by  our  experience. 
Collections  and  sales  are  what  I  am  basing 
my  calculations  on,  and  they  are  satisfactory. 
This  season  in  1893  was  thought  to  be  very 
bad,  but  we  increased  our  business  exactly 
10  per  cent.  You  cannot  go  by  the  talk  that 
is  going  on." 

T.  Meredith,  King  street  east  :  "  I  have 
found  sales  during  the  past  two  months  equal 
to  those  of  the  corresponding  months  last 
year,  but  collections  with  the  farm  trade  have 
been  poor.    We  intend  running  our  business 
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as  much  on  a  cash  basis  as  possible  in  future, 
even  if  we  have  to  do  less.  The  prospects 
for  a  fair  season's  business,  I  think,  are 
good,  and  I  think  it  would  improve  ours  if 
this  tariff  question  was  settled.  It  would 
probably  help  the  farmer  to  get  better  prices, 
and  so  increase  our  business,  which  is  chiefly 
with  them.  The  farmers  have  been  buying 
as  little  as  possible  lately." 

Geo.  Pearsall,  Yonge  street :  "  My  sales 
for  January  and  February  correspond  almost 
exactly  with  those  of  the  same  two  months 
of  1893  an<3  are,  in  fact,  slightly  in  excess. 
I  think  profits  have  been  as  large  with  me, 
for  I  am  not  in  the  habit  of  cutting  prices. 
Of  course  I  cannot  tell  what  the  prospects 
are  for  the  coming  season,  but  I  do  know 
that  I  am  making  preparations  for  some- 
thing better,  and  I  have  no  reason  to  think 
that  it  will  not  come." 

Mr.  Fletcher,  of  the  Fletcher  Mfg.  Co., 
Yonge  street  :  "  On  consulting  my  books  I 
find  that  the  amount  of  our  sales  for  January 
and  February  of  1893  do  not  exceed  those  of 
the  past  two  months ;  in  fact  I  find  them 
almost  identical.  Profits  are,  no  doubt, 
somewhat  smaller.  We  have  found  our  col- 
lections rather  hard  to  make  lately.  As  far 
as  we  are  concerned,  I  feel  that  we  have 
better  prospects  for  doing  a  big  trade  during 
the  coming  season  than  we  have  ever  had. 
We  have  at  present  more  orders  on  our  books 
than  we  ever  had  at  this  season  of  the  year. 
I  believe  the  people  are  making  a  hobby 
and  the  daily  papers  making  an  advertise- 
ment of  hard  times.  I  know  that  every  man 
in  my  employ  is  making  as  much  out  of  us 
as  he  ever  did,  and  I  am  employing  more 
hands." 

Mr.  Gibson,  of  Gibson  &  Thomson,  Yonge 
street  :  "  Our  sales,  I  feel  sure,  have  been 
equal  this  year  to  the  first  two  months  of  the 
year  previous.  I  do  not  know  how  profits 
have  been  with  the  trade  in  general,  but  we 
find  them  about  the  same.  Trade  has  im- 
proved within  the  last  week.  There  is  more 
talk  than  anything  else  in  this  cry  of  hard 
times.  Personally,  we  have  not  been  affected, 
and  I  believe  a  great  deal  of  it  is  done  for 
advertising  purposes.  I  think  we  will  see  a 
good  spriDg,  and  it  will  not  be  long  before 
it  opens  up.  Hard  times  talk  comes  around 
with  the  seasons,  and  is  made  out  to  be 
worse  than  it  is  by  newspapers  and  depart- 
mental stores,  to  enhance  their  popularity 
and  advertise  their  business." 

W.  L.  Murray,  Yonge  street :  "We  have 
had  equally  as  good  business  the  last  two 
months  as  we  had  during  the  corresponding 
months  in  1893,  but  I  have  not  got  the  exact 
figures  to  show  you  just  at  present.  Col- 
lections do  not  trouble  us,  for  we  run  a 
strictly  cash  business.  I  have  found  profits 
much  the  same,  and  I  think  the  prospects 
for  the  coming  season  are  very  fair." 

E.  Clapp,  of  Clapp  &  Moses  :  "I  havenot 
compared  our  sales  for  this  year  with  those 
of  the  two  first  months  of  last  year,   but  I 


know  that  last  January  was  ahead,  and 
February,  I  fancy,  was  equally  as  good. 
Profits  have  been  smaller  in  tinware  and 
house  furnishings,  which  are  being  cut  by 
the  department  stores,  but  other  lines  are 
about  the  same.  If  the  people  of  Toronto 
keep  on  encouraging  hard  times  the  way 
they  have  been  doing,  this  place  will  be  a 
regular  Mecca  for  the  improvident  classes 
next  winter.  There  is  no  doubt  a  lot  of 
poverty  in  the  city,  but  it  is  made  three  times 
as  bad  through  newspaper  talk.  As  to  the 
future,  I  think  the  outlook  is  just  as  good  as 
it  has  been  for  the  last  six  years." 

Geo.  Boxall,  Yonge  street  :  "  Our  sales 
have  not  been  as  large  this  year  as  in  Janu- 
ary and  February  last  year,  and  I  find  profits 
certainly  much  smaller.  I  have  found  cus- 
tomers buying  as  little  as  possible.  I  do  not 
see  any  great  prospects  for  the  coming  sea- 
son, but  I  think  we  will  see  some  improve- 
ment towards  the  latter  end  of  this  month. 
I  have  been  finding  collections  fairly  good, 
and  find  they  have  been  equal  to  last  year.  I 
cannot  say  that  I  am  experiencing  the  hard 
times  very  much,  and  I  think  a  great  many 
like  to  make  out  that  they  are  worse  off  than 
they  really  are." 

W.  H.  Sparrow,  Yonge  street  :  "  I  do  not 
think  our  sales  have  been  quite  as  large  dur- 
ing the  last  two  months  as  they  were  in 
January  and  February  last  year,  but 
there  is  not  much  difference.  Collec- 
tions are  slow  and  profits  are  some- 
what smaller.  Some  men,  to  make 
sales,  have  shoved  prices  pretty  close  on 
some  lines.  We  are  doing  about  the  same 
amount  of  business  as  is  usual  at  this  sea- 
son, but  find  it  harder  work  to  do  it  than 
heretofore.  One  thing  I  notice  is  that  it  is 
just  as  hard  to  collect  from  men  who  are  re- 
ceiving a  regular  salary  or  income  as  from 
others  who  are  being  more  directly  affected 
by  the  stringency  of  the  money.  This  goes 
to  show  how  much  humbug  there  is  going 
on,  and  how  much  the  hardness  of  times  is 
being  overrated." 

Geo.  Collins,  of  the  Collins  Mfg.  Co.  : 
"  Our  sales  have  been  far  in  excess  of  any 
preceding  year  up  to  date.  Collections 
have  been  very  good  from  the  country,  but 
in  the  city  they  have  not  been  so  good.  The 
cry  of  hard  times  in  the  city  is  getting  to  be 
chronic,  and,  I  fear,  is  being  used  by  many 
to  put  off  paying  debts  that  they  are  per- 
fectly capable  of  liquidating." 

Thos.  E.  Aitkenhead,  of  the  Aitkenhead 
Hardware  Co. :  "  In  som*>.  lines  our  sales  this 
year  show  an  increase  over  those  of  January 
and  February  of  last  year,  while  in  others 
there  is  a  slight  decrease,  but  on  the  whole 
I  find  we  are  somewhat  ahead.  Collections 
for  January  were  not  so  good,  but  there  has 
been  a  great  improvement  in  February's. 
We  find  profits  much  the  same.  Trade  may 
be  dull,  but  I  have  never  known  a  man  to 
improve  his  condition  by  grumbling.  In 
reference  to  the  many    retailers    who    are 


backward  in  placing  their  orders,  I  think 
that  the  possibility  of  a  change  in  the  tariff 
has  much  to  do  with  it.  I  feel  convinced 
that  were  the  tariff  question  settled  times 
would  show  rapid  improvement  in  Canada. 
There  is  at  present  too  much  fuss  being 
made  over  the  destitution  and  general 
poverty  ;  it  makes  everything  worse  than  it 
really  is,  and  has  a  most  depressing  effect 
on  trade." 

Wm.  Mathieson,  King  street  east  :  "  I 
find  my  sales  for  the  past  two  months 
slightly  behind  those  of  the  same  two 
months  a  year  ago,  but,  including  the  shop, 
we  have  done  more  business.  I  cannot 
form  an  estimate  of  how  hard  times  really 
are  ;  but,  there  is  no  mistake  about  it,  money 
is  rather  tight.  There  are  also  a  lot  of 
chronic  grumblers  who  make  things  still 
worse." 

Mr.  Wilson,  of  McDonald  &  Wilson, 
Yonge  street  :  "  There  is  very  little  differ- 
ence between  our  sales  of  January  and  Feb- 
ruary of  last  year  and  those  of  the  past  two 
months.  We  have  found  collections  fairly 
good.  I  cannot  see  any  more  cause  for  hard 
times  this  year  than  other  years.  There  is 
always  bound  to  be  a  certain  amount  of 
people  out  of  work  during  the  winter  season. 
I  do  think  that  too  much  noise  is  being 
made  about  hard  times  merely  for  advertis- 
ing purposes.  You  cannot  tell  how  long  the 
prevalent  hard  times  cry  is  going  to  last  ; 
so  it  is  difficult  to  form  an  estimate  of  how 
things  are  going  to  turn  out.  There  was  a 
great  deal  of  croaking  last  spring,  but  we 
did  a  very  good  business,  and  we  hope  to 
do  the  same  this  year.  I  think  profits  are 
somewhat  less,  and  that  spring  trade  will  be 
later  opening  up." 

Clauss  Shear  Co.,  Adelaide  street  east  : 
"  We  were  not  in  business  last  year,  but  we 
are  having  a  good  demand  for  our  goods. 
Collections  have  been  fairly  good,  and  we 
have  no  reason  to  complain.  Hardware  men 
are  laying  low  at  present  in  some  lines,  but 
according  to  reports  received  from  our 
travelers  business  will  soon  open  up  nicely." 

W.  G.  Ross,  Manager  of  the  Ontario  Bolt 
and  Forging  Co.:  "I  have  just  returned 
from  a  trip  through  the  province,  which  was 
taken  tor  the  express  purpose  of  ascertain- 
ing what  the  prospects  were  for  the  coming 
season's  trade,  and  I  feel  satisfied  that  the 
outlook  is  very  good." 

Mr.  Pearson,  of  the  Toronto  Gas  Stove 
and  Supply  Co.,  Yonge  street  :  "  Our  sales 
are  equal  if  not  in  excess  of  those  of  the 
first  two  months  of  1893.  We  do  a  cash 
business  as  much  as  possible,  but  what  lit- 
tle money  we  have  out  is  hard  to  collect.  I 
believe  that  there  are  a  great  many  who  are 
perfectly  able  to  pay  their  debts,  but  are 
either  trying  to  hold  on  to  or  to  speculate  in 
real  estate,  and  this  is  the  cause  of  the 
tightness  of  money.  I  think  trade  will  show 
much  improv;ment.  Everything  seems  to 
indicate  an  early  demand  for  our  lines. 


HARDWARE 


CANADIAN  vs.  UNITED  STATES  TRADE. 


Canada's  Foreign  Trade  the  Largest  in  Her  History.  It  Increased 
2  1-2  percent.,  while  that  of  the  United  States  Decreased 
8  per  cent.  Per  Head  of  Population  Canada's  Trade  is 
$49.52,   while  that  of  the   United  States   is    but  $25.09. 


THE  measure  of  a  country's  prosperity 
is  largely  reflected  in  the  official  re- 
turns relating  to  its  foreign  trade. 
The  Grocer  has  more  than  once  of  late 
averred  that,  notwithstanding  the  cry  of  so- 
called  hard  times,  trade  in  Canada  was  in  a 
fairly  healthy  condition.  The  Trade  and 
Navigation  Returns  just  issued  by  the  Do- 
minion Government  corroborates  this  con- 
tention ;  and  in  a  manner,  too,  more  em- 
phatic than  anticipated.  These  returns 
show  a  peculiar  coincidence,  namely,  that 
not  only  was  the  aggregate  of  foreign  trade 
the  largest  in  the  history  of  the  country,  but 
like  results  are  shown  in  regard  to  the  ex- 
ports, and  that,  too,  strange  to  say,  when 
low  prices  have  been  ruling  and  when  one  of 
Canada's  industries — the  export  cattle  trade 
— was  crippled  by  the  action  of  the  home 
authorities.  The  value  of  the  aggregate 
trade  was  $247,638,620,  or  $6,269,177  in  ex- 
cess of  the  aggregate  trade  of  the  previous 
year.  The  exports  weie  $118,564,352  and 
the  imports  $129,074,268.  The  increase  in 
the  exports,  it  is  gratifying  to  note,  is  alto- 
gether in  articles  the  product  of  Canada, 
those  not  being  of  home  production  showing 
a  decrease  of  $1,858,367.  The  increase 
in  the  articles  the  product  of  the 
country  was  $6,459,344.  The  increase  in 
the  imports  was  $1,668,200.  The  value  per 
head  of  population  of  imports  was  $26.01, 
and  of  exports,  $23.89.  The  duties  collected 
averaged  $4.26  per  head,  an  increase  of  six 
cents  over  the  pieceding  year  and  a  decrease 
of  58  cents  over  1891.  Our  import  trade  in- 
creased with  26  countries  and  decreased 
with  22.  The  largest  falling  off  was  with 
Germany,  but  in  this  instance  it  was  conse- 
quent upon  the  decrease  in  the  importation 
of  sugar,  which  was  in  1892  unusually  large. 
The  increases  were  principally  from  Great 
Britain  and  the  United  States,  in  the  former 
instance  being  $1,668,438,  and  in  the  latter, 
$1,092,931.  The  increase  in  exports  was 
largely  with  Great  Britain,  United  States, 
Newfoundland,  Belgium,  and  Argentina. 
Among  the  articles  which  contributed  to  the 
increase  in  exports  were  :  Products  of  the 
forest,  cheese,  butter,  horses,  bacon,  canned 


meats,  apples,  potatoes,  agricultural  imple- 
ments, cottons,  machinery,  sugar,  liquors, 
furniture,  matches,  wood  pulp,  etc.  It  is 
gratifying  to  note  in  this  respect  that  Eng- 
land has  been  buying  more  largely  than  she 
did  the  year  before  of  those  articles  which 
we  have  been  most  desirous  of  selling  her. 
On  the  basis  of  goods  imported  and  entered 
for  consumption,  and  of  goods  the  product 
of  this  country,  the  trade  of  the  Dominion 
with  the  several  countries  with  whom  she 
does  business  shows  this  percentage  :  Great 
Britain,  4469  ;  United  States,  42.05  ;  France, 
1.36 ;  Germany,  1.98  ;  other  European 
countries,  1.49;  British  West  Indies,  1.31  ; 
other  West  Indies,  1.64  ;  Newfoundland, 
1.34  ;  other  British  possessions,  .90  ;  other 
foreign  countries,  3.44. 

Turning  from  the  Canadian  trade  returns 
for  1893  to  those  of  the  United  States  for 
the  same  year,  quite  a  different  picture  is 
presented.  It  has  not  been  necessary  to  call 
in  the  services  of  a  statistician  in  order  to 
demonstrate  which  of  the  two  countries  oc- 
cupying the  North  American  continent  were 
in  the  better  condition  commercially  and 
financially.  It  has  been  obvious  to  all  for 
some  time  that  Canada's  condition  was  in- 
finitely superior.  But  now  we  have  the 
statistician  as  a  corroborative  witness 
of  what  has  before  been  maintained 
largely  from  observation.  The  statistics  in 
question  are  compiled  from  U.S.  Govern- 
ment records,  and  they  show,  whether  taken 
in  the  aggregate  or  from  the  standpoint  of 
either  exports  or  impoits,  that  the  foreign 
trade  of  1893  came  short  of  that  of  the  pre- 
vious year.  The  aggregate  foreign  trade  of 
the  United  States  in  1893,  according  to  these 
returns,  omitting  the  foreign  merchandise 
exported,  was  $1,630,986,041,  against  $1,- 
764,178,270  in  1892,  a  decline  of  about  8  per 
cent,  to  Canada's  increase  of  about  2]/2  per 
cent,  for  the  same  period.  In  other  words 
the  aggregate  foreign  trade  of  the  United 
States  was  but  $25.09  per  head  of  population 
to  Canada's  $49.52  ;  and  then  it  must  be 
remembered  that  there  are  a  great  deal  of 
goods  exported  from  Canada  via  United 
States  ports   for    which    this    country    gets 


no  credit  in  the  Trade  and  Naviga- 
tion returns.  The  value  of  the  duti- 
able and  free  goods  imported  by  the 
United  States  in  1892  totalled  $840,930,955  ; 
last  year  they  fell  to  $776,248,270.  In  1892 
the  exports  of  domestic  merchandise  was 
$923,237,315;  in  1893.5854,737,771.  In  the 
imports  the  articles  showing  the  most 
marked  declines  are  animals,  coffee,  hats, 
bonnets,  hides  and  skins,  crude  India 
rubber,  silk,  tea,  tin,  fish,  fruits,  iron 
ore,  manufactures  of  tin  plate,  leather, 
metal,  rice,  salt,  wines,  wood,  wool.  In  ex- 
ports the  value  of  cattle  sent  out  of  the 
country  declined  nearly  $12,000,000,  corn 
and  corn  meal  nearly  $15,000,000,  wheat 
and  flour  nearly  $44,000,000,  copper  ore 
over  $2,000,000,  manufactured  cotton  about 
$13,000,000,  fish  over  $1,000,000,  fruits 
nearly  $2,000,000,  meat  products,  $12,000,- 
000,  and  dairy  products,  $2,000,000.  Com- 
parisons of  the  business  of  the 
banks  and  insurance  companies  in 
the  respective  countries  also  show 
results  favorable  to  Canada  as  against  the 
United  States.  Then  again,  while  the  Gov- 
ernment of  Canada  is  able  to  show  a  surplus, 
that  of  the  United  States  is  compelled  to 
show  a  deficit :  For  the  eight  months  of  the 
fiscal  year  the  expenses  have  exceeded  the 
receipts  by  $48,000,000  orat  the  rate  of  $72,- 
000,000  for  the  year.  Then  it  was  only  the 
other  day  that  the  Government  at  Washing- 
ton had  to  issue  bonds  for  $50,000,000  in 
order  to  replete  a  rapidly  depleting  treasury 
reserve. 

In  making  these  comparisons  between 
Canada  and  the  United  States  The  Grocer 
is  actuated  by  nothing  but  a  desire  to  stimu- 
late in  Canadians  faith  in  their  country — its 
resources  and  prospects.  The  financial  de- 
pression which  has  been  overspreading  the 
world  for  the  last  year  or  so  has  been  acute, 
but  Canada,  like  a  rock  in  the  midst  of  a 
stormy  sea,  has  stood  strong  and  firm,  con- 
scious of  the  storm  but  not  affected  by  it. 


THE  GREAT  CANADIAN  HEN. 

"These  fellows  from  Canada,  said  a  pro- 
minent New  York  state  chicken  raiser  at 
the  poultry  show  in  Madison  square,  "come 
down  here  loaded  for  bear.  Whether  t£e 
climate  or  the  soil  helps  them  most  I  can't 
say,  but  I  guess  it's  both.  They're  regular 
chicken  sharps,  that's  what  they  are,  and  we 
have  all  we  can  do  to  keep  up  with  them. 
Some  of  us  thought  the  protective  tariff 
would  keep  them  down.  We've  found  that 
you  can't  prevent  chicken  raising  by  law, 
and  even  on  eggs  it  don't  make  much  differ- 
ence. Canada  is  right  up  near  the  head  of 
the  list  this  time.  If  they  keep  on  they'll 
beat  us  out  of  our  boots  or  out  of  our  coops, 
which  is  almost  the  same  thing." — N.  Y. 
Times. 


HARDWARE. 
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ROTHERHITHE,    LONDON,    ENG. 

Manufacturers  of  the  Celebrated  Brand 


B.  B. 

GENUINE 

WHITE  LEAD 


B.  B. 


Noted  for  its  Extreme  Whiteness  of  Color,  Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White  and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for  the  Canadian  trade.  Manufactured  in  Halifax, 
Nova    Scotia. 

FOR     SAMPLES     AND     INFORMATION     APPLY     TO 


HENDERSON  &  POTTS 

NOVA  SCOTIA   PAINT  WORKS    -    -    HALIFAX,    N.S. 


MEN  AND  MACHINERY. 

THE  manufacturing  business  of  modern 
times  is  by  no  means  the  sinecure 
some  suppose,  remarks  Age  of  Steel. 
Inventive  ingenuity  has  not  only  made 
labor-saving  appliances  indispensable  to 
success,  but  has  made  the  intelligence  and 
reliability  of  the  man  using  them  factors 
equally  necessary  to  business  success.  Not 
only  is  the  capacity  for  increased  product 
multiplied,  but  the  risks  of  loss  from  care- 
less or  inefficient  labor  are  equally  amenable 
to  the  multiplication  table.  A  workman  may 
spoil  more  than  he  earns  in  less  time  than 
it  takes  to  count  his  wage.  It  is  a  case  of 
money  against  minutes.  These  risks,  how- 
ever, have  to  be  assumed  to  keep  pace  with 
modern  methods  and  competition.  If 
machinery  has  added  to  capacity  it  has  also 
added  to  expense.  The  first  cost  of  many 
manufacturing  plants  absorbs  a  heavy  in- 
vestment, while  its  operation  involves  not 
only  additional  hazards  but  the  expert  and 
unrelaxing  attention  of  the  operator.  In 
many  instances  the  machine  and  the  man 
are  not  a  pair,  and  if  the  real  causes  of  many 
business  disasters  could  be  ascertained,  it 
would  be  found  that  not  the  least  lies  in 
putting  the  wrong  man  in  the  wrong  place. 
A  census  of  this  kind  would  tell  a  tale,  and 
that  in  the  managing  of  men  as  well  as  of 
machines  is  one  of  the  most  important  fac- 
tors in  successful  business.  This  is  especi- 
ally true  in  new  concerns,  or  in  plants  where 
radical  changes  have  been  made  in  methods. 
In  the  one  instance  the  man  and  the  ma- 
chine are  mutual  experiments,  and  in  the 
other  they  are  simply  a  new  form  of  appren- 
ticeship. The  mistake  is  made  in  forgetting 
these  conditions,  and  in  forcing  matters 
with  more  regard  to  output  than  to  prudence. 
This  is,  to  say  the  least,  a  hazardous  method. 
It  also  accounts  for  some  very  expensive 
and  short-lived  enterprises,  whose  prema- 
ture decease  is   as  much  a  surprise  as  it  is 


deservedly  a  regret.  The  "  let  her  rip  "  idea 
is  unfortunately  too  common,  while  the  leap- 
frog method,  that  is  classically  termed  "  get- 
ting there,"  has  its  price  to  pay  for  the 
prudence  and  experience  it  has  eventually 
to  buy.  In  the  starting  of  new  plants  it  is 
wise  to  go  slow.  Men,  however  competent 
under  other  circumstances,  are  at  a  disad- 
vantage till  accustomed  to  their  surround- 
ings and  methods.  Their  best  qualities  and 
aptitudes  are  not  always  immediately  dis- 
cernable,  and  in  nine  cases  out  of  ten  they 
never  will  be  on  the  go-as-you-can  principle. 
Men  differ  even  in  the  same  trade  in  the 
use  of  tools  and  machinery,  and  the  placing 
of  each  in  the  best  place  is,  or  ought  to  be, 
as  much  a  business  object  as  buying  material 
or  placing  the  manufactured  product  in  the 
best  market.  The  same  rule  applies  to  new 
machinery.  Machines  of  the  same  type  are 
not  always  of  the  same  merit.  This  is  as 
true  of  a  chisel  as  of  a  locomotive.  Every 
mechanic  knows  this.  When  time  is  taken 
to  discover  the  weak  points  of  appliances 
and  machinery  (and  no  plant  was  ever  yet 
without  them),  many  shut-downs  and  repairs 
involving  heavy  losses  in  time  and  money 
are  avoided.  Machinery  has  in  many,  and 
perhaps  most  instances,  to  be  humored  and 
treated  as  are  children  or  raw  apprentices 
before  it  can  be  made  to  do  its  best.  It  is 
evident  that  these  considerations  are  not 
favorable  to  a  premature  forcing  of  matters, 
and  that  it  needs  no  argument  outside  itself 
to  prove  that  many  grave  losses  are  entailed 
that,  if  renewed,  would  cripple  the  strongest 
establishments.  Few  manufacturers  of  long 
standing  are  without  experience  in  this  mat- 
ter. With  some,  and  by  no  means  a  few, 
the  losses  sustained  through  oversight  or 
carelessness  in  this  matter  have  practically 
handicapped  the  profits  for  years.  It  is,  of 
course,  incumbent  on  all  men  aiming  at  suc- 
cess in  business  to  go  ahead,  and  perhaps 
never  more  necessary  than  at  the  present 
time  ;  but  the  old  rule  is  still  inexorable — 
be  right  first  and  busy  afterwards. 


NO  BASIS  FOR  ALARM. 

IN  most  cases  where  American  interests 
are  said  to  be  threatened  by  foreign  pro- 
duction on  account  of  the  smallness  of 
wages  abroad,  an  investigation  proves  that 
there  is  little  or  no  basis  for  alarm.  In  spite 
of  the  reduction  in  the  cost  of  iron  mining 
in  the  Lake  Superior  region,  there  have  been 
apprehensions  that  if  the  duty  on  ore  should 
be  removed  the  ore  from  Cuban  minesowned 
by  three  American  rolling  mills  would  be 
brought  in  here  to  an  extent  that  would 
prove  disastrous  to  the  Lake  Superior  in- 
terests. For  the  purpose  of  ascertaining 
in  just  what  danger  these  interests  were, 
A.  J.  Trimbull,  of  West  Superior,  Wiscon- 
sin, visited  Cuba,  to  make  an  investigation. 
A  recent  dispatch  from  West  Superior  says 
that  Mr.  Trimbull  found  that  Cuban  ore  cost 
$1.62  a  ton  on  board  the  vessel,  and  freight 
to  Philadelphia  was  $1.75,  making  the  cost 
of  the  ore  in  Philadelphia,  duty  free,  $3.37. 
Lake  Superior  ore  is  selling  in  Cleveland 
for  $2.50  to  $2.75.  No  Cuban  mine  is  oper- 
ated at  present,  and  the  Maryland  Steel 
Company's  works,  which  were  erected  ex- 
clusively to  use  Cuban  ore,  are  idle. —  N.Y. 
Journal  of  Commerce. 


NO  ORDINARY  ADVERTISER  THIS. 

A  machinery  firm  in  Newark,  N.J  ,  are 
sending  out  some  sesquipedalian  advertising 
matter.  Several  of  the  queries  in  this  circu- 
lar are  herewith  reproduced  : 

"  Is  the  tippeous  extension  of  the  epider- 
mis of  your  manual  extremities  unimpaired 
in  its  power  of  grasping  orders  ?  " 

"Has  prolonged  attrition  against  terrace 
ous  substances  reduced  your  pedal  organs 
to  a  state  of  stumpiferous  deformity  so  that 
you  cannot  perambulate?" 

"Are  your  occluse  and  expansive  actions 
uninterrupted  so  as  to  allow  a  free  flow  of 
syllabic  utterances  ?  " 

"  Is  your  octahegenous  osseousity  in- 
sometrically  anulated  so  that  you  can  hustle 
as  you  used  to  ?  " 
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AMERICAN  PETROLEUM  EXPORTS. 

ii  |F  trade  generally  was  dull  in  the 
United  States,"  said  a  well  known 
petroleum  dealer  in  Montreal  last 
Monday,  "  the  trade  in  petroleum  and  its 
products  must  be  excepted,  for  the  exports 
of  these  from  the  United  States  during  1893 
show  a  large  increase  over  the  figures  for 
I892.  Exports  of  American  illuminating  oil 
alone  increased  119,268,551  gallons,  which 
is  equal  to  3,786,303  barrels  of  42  gallons 
reduced  to  the  crude  equivalent,  an  amount 
exceeding  the  monthly  production  of 
Pennsylania  by  over  1,200,000  brls.  This 
does  not  look  as  though  cheap,  inferior 
Russian  oil  was  a  serious  competitor  of  the 
higher  class  American  product.  The  total 
exports  oi  illuminating  oil  from  the  United 
States  in  1893  reached  the  largest  amount 
ever  shipped  to  foreign  ports  in  any  one 
year,  amounting  to  the  enormous  figure  of 
705,674,917  gallons.  Exports  of  crude  oil 
increased  10,596514  gallons,  amounting  to 
114,609,343  gallons.  Lubricating  oil  also 
showed  an  export  increase  in  the  same 
year  of  nearly  1,000,000  gallons,having  been 
34,762,754  gallons.  In  fact  the  single  pro- 
duct of  American  petroleum  to  show  a  de- 
crease was  naptha,  the  total  exports  of  which 
16,249,389  gallons,  were  1,000,000  gallons 
less  than  in  1892.  The  total  exports  of 
United  States  petroleum  products  for  1893 
were  871,757,017  gallons,  or  an  increase  over 
1892  of  120,851,780  gallons  equal  to  a  weekly 
increase  of  2,500,000  gallons,  which  may  be 
valued  $139,444,  and  for  the  year  $7,251,108. 
Everything  also  points  to  the  fact  that  this 
increase  was  not  due  to  special  causes,  but 
is  a  steady  advance,  as  the  figures  of  exports 
of  petroleum  from  the  United  States  for  the 
last  decade  show  : 

Year.  Illuminating.  Totals. 

1884 431,776,528         542,217.728 

1885 453,841,438         568,086,619 

1886 473,284684         579.67.3,341 

1887 464,702,903         581,021,329 

1888 429,729,112         546,725,075 

1889 548,496,241        676,191. 4*55 

1890 547,542,569        689.042.726 

1891 526,972,018        667,297,935 

1892 586,406,366        740,905,237 

1893 705674927        871,757,017 

"  These  figures  go  to  show  that  the  United 
States  petroleum  producers  have  been  doing 
very  well,  and  that  they  are  able  to  meet  the 
competition  of  any  one  in  this  branch  of  in- 
dustrial work." 


FOR  SPORTING  MERCHANTS  ONLY. 

THE  Fish  and  Game  Commissioners 
presented  their  annual  report  to  the 
Ontario  Legislature  Monday  last. 
The  commissioners  state  that  the  act  is  con- 
sidered a  fairly  good  measure,  and  receives 
general  approval.  It  is  stated  that  in  order 
to  facilitate  the  proper  working  of  the  act,  the 
province  has  been  mapped  into  four  divi- 
sions, each  having  a  warden.  The  appoint- 
ment of  two  more  wardens  is  suggested  for 
the  better  enforcement  of  the  law.  Part- 
ridges have  been  more  plentiful  than  for 
some  years  past,  and  duck  shooting  is  pro- 
nounced good.  The  increase  in  the  number 
of  partridges  is  attributed  to  the  observance 
of  the  law  prohibiting  the  sale  of  this  fine 
class  of  game  The  law  as  regards  partridges 
is  recommended  to  be  untouched.  The 
commissioners  regret  that  the  slaughter  of 
fish  and  destruction  of  ova  is  going  on, 
but,  owing  to  the  question  of  jurisdic- 
tion between  the  Dominion  and  Ontario 
Governments  still  being  unsettled,  state 
that  they  cannot  do  anything  to  prevent 
it.  It  is  recommended  that  the  clause  pro- 
hibiting the  purchase  or  sale  of  snipe,  wood- 
cock, partridge,  quail,  and  wild  turkey  be- 
fore 15th  September,  1894,  be  enlarged  so 
as  to  grant  the  same  protection  for  three 
years,  or  until  1897.  The  season  tor  muck- 
rats  is  recommended  to  be  made  from  1st 
January  until  1st  May,  but  trapping  only, 
and  not  shooting,  to  be  allowed  during  the 
month  of  May.  It  is  recommended  that  a 
non-resident  who  obtains  a  license  to  hunt 
in  Ontario  be  allowed  to  take  with  him  out 
of  the  province  two  deer,  or  any  less  number 
hunted  and  taken  by  him,  upon  obtaining 
the  necessary  permit.  No  dogs,  it  is  sug- 
gested, should  be  used  for  hunting  deer  after 
31st  October.  It  is  asked  that  power  may 
be  given  for  wardens  and  deputy  wardens  to 
search  suspected  persons.  Finally,  it  is  re- 
commended that  a  clause  be  framed  to  reach 
guides  to  assist  foreign  sportsmen  to  break 
the  law  by  accompanying  them  and  shoot- 
ing the  game  for  them. 


TESTING  A  NEW  TELEPHONE. 

TESTS  of  a  new  magneto-telephone 
were  made  between  New  York  and 
Chicago  a  few  days  ago  in  the  presence 
of  representatives  of  the  Western  Telephone 
Construction  Company  and  officials  of  the 
several  telegraph  companies  and  telephone 
companies.  Connection  was  made  with  the 
Chicago  long  distance  line  through  a  Wall 
street  office  and  an  office  in  the  Monadnock 
Block,  Chicago,  where  a  large  number  of 
persons  interested  in  the  telephone  situation 
were  assembled.  The  present  Bell  telephone 
and  the  new  magneto-telephone  were  used 
alternately,  and  the  results  were  in  favor 
of  the  new  telephone,  which  showed  re- 
markable clearness.  A  number  of  experts 
who  were  present  pronounced  the  results  ob- 


tained from   the  magneto  instrument  to   be 
highly  satisfactory. 

The  new  telephone  appeared  to  the  experts 
present  to  meet  almost  all  of  the  require- 
ments sought  for  by  those  who  have  been 
trying  to  do  away  with  batteries,  induction 
coils  and  variable  resistance  contracts,  which 
are  troublesome  and  costly  in  the  present 
system.  The  patents  upon  the  magneto- 
telephone  expired  on  January  30  ;  therefore 
the  new  telephone  is  not  affected  by  any  ex- 
isting patents  of  the  Bell  company.  The 
new  magneto-telephone  is  controlled  by  the 
Western  Telephone  Construction  Company, 
of  Chicago,  which  was  started  in  opposition 
to  the  Bell  company  a  year  ago.  It  is  al 
present  operating  lines  in  Western  cities. 
According  to  the  new  principle  of  operation 
the  central  office  service  is  done  away  with. 
Each  telephone  user,  by  the  touch  of  a 
button,  automatically  connects  his  line  with 
any  other  line  in  the  system  without  calling 
up  central. 


HER  SAMPLE  CASE. 

He   entered   the    car    with    an   off-handed 

grace, 
An  easy  smile  and — a  sample  case. 
Two  seats  in  orie  did  he  lightly  whirl, 
Across  from  a  not  ill-looking  girl 
With  a  novelette  and  a  cart-wheel  hat. 
"  Alone,  by  Jove  !  I  will  have  a  chat 
Ere  we  have  gone  ten  miles,"  he  said, 
As  he  lifted  his  skull  cap  on  his  head, 
"  The  girls  who  travel  in  Texas  are 
Soft  snaps,  as  a  rule — too  fresh  by  far  ; 
Just  lend  them  a  book — lift  the  window  sash, 
No  trouble  at  all  to  make  a  mash." 
He  did  not  know  that  the  maiden  small, 
Had  been  on  the  road  two  years  last  fall : 
A  female  drummer  with  "grip"  immense, 
And  a  lot  of  good,  shrewd  common  sense. 
This  is  the  time  and  proper  caper  : 
"  Miss,  will  you  look  at  the  morning  paper?" 
And  there  on  the  margin  the  maiden  read, 
"  To  do  you  a  favor  I'd  give  my  head, 
That  I  might  reap  in  turn,  perchance, 
One  gentle  word — one  kindly  glance." 
***** 

The  engine  whistled,  the  train  slowed  in 
At  the  station  known  as  the  town  of  Lynn. 
Tha  maiden  rose  with  her  sweetest  smile 
And  said,  as  she  straightened  her  frills  and 

lace, 
"  You   may   help  me   off  with    my   samp.'e 

case." 

— Shoe  and  Leather  Gazette. 


A  Brantford,  Ont.,  despatch  &kys  :  Since 
the  Board  of  Trade  meeting  a  strong  agita- 
tion has  sprung  up  for  a  better  insurance 
rating  in  this  city.  For  years  past  Brantford 
has  had  the  lowest  record  on  the  continent, 
and  unless  the  underwriters  come  to  time  in 
short  order  a  local  company  will  surely  be 
formed.  One  well  known  financier  to-day 
offered  to  invest  $25,000  in  such  a  project. 


HARDWARE. 


Our  Prices  on 


Bright,  Annealed,  Oiled  and  Annealec 

and  Galvanized  Wire 


ORDERS  SOLICITED. 


Are  reduced  10c.  per  100  lbs.  f.o.b,  Toronto. 


WHOLESALE 

HARDWARE 


H.  S.  HOWLAND,  SONS  &  GO. 

No.  37   Front  Street  West,    TOFOIltO. 


INTERESTING     IRON    STATISTICS. 

JS.  JEANS,  in  his  recent  paper  read 
before  the  British  Iron  and  Steel 
•  Association,  on  "  The  Chicago 
World's  Fair  of  1893  and  its  Lessons  to  the 
Iron  Trade  of  Great  Britain,"  set  in  array 
comparative  statistics  of  iron  and  steel  pro- 
duction throughout  the  world.  Taking  the 
calendar  year  1877,  he  showed  the  output  of 
pig  iron  in  the  various  countries  was,  in 
round  numbers,  as  follows,  in  tons  of  2,240 
pounds  :  United  States,  2,066,000  ;  Great 
Britain,  6,608,000 ;  Germany.  1,614,000  ; 
France,  1,453,000  ;  Belgium,  490,000 ; 
Russia,  450,000  ;  Austria-Hungary,  400,000  ; 
Sweden,  350,000  ;  Spain,  43,000  ;  Italy,  24,- 
000 ;  other  countries,  60,00c — a  total  of 
13,559,000  tons.  In  the  same  countries  in 
the  calendar  year  1892  the  make  was  : 
United  States,  9,157,000;  Great  Britain, 
6,616,000  ;  Germany,  4,793,000 ;  France, 
2,023,000;  Belgium,  768,000;  Russia,  915,- 
000:  Austria-Hungary,  935,000;  Sweden, 
491,000  ;  Spain,  179,000  ;  Italy,  12,000  ; 
other  countries,  90,000 — a  total  of  25,979,- 
000  tons.  This  comparison  exhibits  an  in- 
crease of  343  per  cent. 


•T 


ROBERT  J.  WOODS  DEAD. 

•HE  face  of  genial  little  "  Bob  "  Woods, 
city  traveler  for  Dalton  Bros.,  will 
never  again  be  seen  in  the  stores  of 
Toronto  retail  grocers.  "  Bob "  has  been 
unwell  for  some  time,  and  a  few  weeks  ago 
he  was  taken  to  the  general  hospital  suffer- 
ing from  a  throat  complaint,  but  his  case 
was  hopeless,  and  Monday  last  he 
died.  If  there  was  one  city  traveler 
in  Toronto  who  was  known  better 
than  his  fellows  it  was  Robert  J. 
Woods.  Everybody  in  the  trade  knew 
him  and  everybody  liked  him.  He  was 
always  hustling  for  orders,  but  meet  him 
where  you  would  he  found  time  for  a  cheery 


salutation  and  a  warm  grasp  of  the  hand. 
That  he  was  appreciated,  the  few  weeks  dur- 
ing which  he  lay  at  the  hospital  proved. 
"  We  never  had  a  patient,"  said  one  of  the 
medical  staff,  "who  had  so  many  callers, 
and  for  whom  there  were  so  many  en- 
quiries." "Bob"  is  gone,  but  his  memory  will 
live  in  the  grocery  trade  of  Toronto  for  many 
a  long  day.  He  was  aged  32,  and  leaves  a 
wife  and  family. 


MATCHES  MADE  OF  PAPER. 

Not  many  improvements  are  recorded 
nowadays  in  the  manufacture  of  matches, 
says  an  exchange,  but  it  has  lately  been  pro- 
posed to  substitute  for  the  ordinary  article  a 
novel  kind  of  paper  arrangement  described 
as  resembling  in  its  general  construction  the 
coiled  tape  measure  used  by  tailors.  The 
coil  thus  employed  is  a  roll  of  parafHne  paper 
enclosed  in  a  metallic  case,  one  end  of  the 
paper  projecting  after  the  manner  of  the  tape 
measure,  and  at  regular  intervals  on  the 
paper  are  small  points  covered  with  an 
igniting  substance.  In  practice  one  has  only 
to  give  the  end  of  the  paper  a  smart  pull, 
bringing  the  igniting  point  in  contact  with  a 
small  steel  plate,  and  a  light  is  struck  which 
burns  slowly  and  evenly,  and,  on  the  roll  be- 
ing thus  exhausted  from  use,  a  fresh  one  can 
be  inserted  in  its  place.  Matches  of  this 
description  can  be  manufactured  with  great 
rapidity  and  at  very  small  cost. 


STILL  ANOTHER  FAKE. 

THE  other  week,  when  trains  were  run- 
ning late,  one  night  in  Brussels  an 
individual  visited  all  the  hotels,  repre- 
senting that  he  was  sent  in  place  of  the  in- 
spector, who  was  sick,  to  see  that  all  hotel 
bars  were  closed  at  proper  hours.  Every- 
one of  the  first  three  he  called  upon  made 
excuses,  saying  the  train  was  not  in.  Seeing 
proprietors  were  afraid  of  a  heavy  fine,  he 


said  :  "  Well,  I  do  not  like  to  be  mean,  if  you 
care  to  give  me  a  couple  of  dollars  I  will  say 
nothing  about  it."  So  each  handed  over  two 
dollars  and  thought  himself  well  off.  How- 
ever, the  wocld-be  inspector  tried  his  game 
once  too  often,  for  on  entering  the  next 
house  he  could  not  get  a  hearing,  and  was 
told  to  leave  at  once,  which  he  did,  only  to 
return  again  with  the  same  story.  The  last 
hotel  man  he  called  on  knew  him,  and  noti- 
fied his  brother  hotelkeepers,  at  the  same 
time  having  a  laugh  at  them  for  getting  rid 
of  their  money  so  easily.  Next  day  they 
hunted  up  the  "  smart  man,"  who  readily 
handed  over  all  he  had  obtained. 


"  BISHNESS  IS  BISHNESS." 

Those  who  have  read  "Todd's  Student 
Manual,"  says  the  Youth's  Companion,  will 
recall  his  illustration  of  the  value  of  doing 
small  deeds.  He  describes  a  coat  of  arms 
which  represented  a  mountain,  and  a  man 
with  a  pickaxe  digging  away.  The  motto 
was,  Peu  a  peu,  "little  by  little." 

The  great  financier  who  founded  the  Eng- 
lish branch  of  the  famous  Rothschild  firm  of 
bankers  worked  upon  the  lines  marked  out 
by  this  coat  of  arms. 

Among  his  "clients"  was  one  of  the 
"  chosen  people,"  a  young  broker.  One  day 
the  business  he  had  to  transact  was  on  so 
small  a  scale  that  he  took  it  to  a  less  famous 
house. 

Rothschild  soon  heard  of  the  transaction 
— he  had  a  way  of  hearing  of  everything 
done  on  'Change — and  when  next  he  met 
the  broker,  he  rebuked  him  for  not  coming 
to  the  house  of  Rothschild. 

"  Oh,  sir,"  answered  the  broker,  "  I 
thought  a  matter  of  eighteen  pence  too  small 
to  bring  to  your  house." 

"Ah,  but  bishness  is  bishness,"  replied 
the  great  banker. 

Mrs.  Rothschild  thought  with  her  hus- 
band. She  was  generally  in  the  counting- 
room,  keeping  the  books,  and  wearing  two 
watches,  displayed  at  the  waist,  according 
to  the  then  ostentatious  fashion. 


HARDWARE. 


BACK  ORDERS. 

REFERRING  to  the  matter  of  tardy 
execution  of  orders,  as  discussed  in  a 
recent  issue,  we  have,  says  Iron  Age, 
the  following  communication  from  a  Hard- 
wareman  of  California,  in  which  some  points 
are  made  deserving  of  the  attention  of  the 
trade  : 

Under  the  head  of  "  Trade  Topics  "  in  a 
recent  issue  of  your  journal  I  notice  some 
timely  remarks  on  the  above  subject.  Think- 
ing, however,  that  some  pertinent  things 
were  left  unsaid  has  prompted  me  to  the  fol- 
lowing : 

Your  correspondent, who  suffered  from  the 
annoyance  of  making  up  an  order  for  the 
sake  of  one  article  and  then  receiving  every- 
thing but  that  one  article,  will  have  the 
sympathy  of  every  hardware  dealer  who 
reads  it;  the  experience  is  one  so  common 
that  few  indeed  must  be  those  who  are  so 
fortunate  as  to  escape  it.  But  there  is  some- 
thing comical  about  the  half  despairing 
way  in  which  a  plea  for  a  remedy 
is  made.  There  is  no  "  patent  process " 
by    which    such    things    can  be    obviated. 

Articles  likely  to  be  shore  mostly  belong  to 
one  of  two  classes  :  Either  they  are  season- 
able, staple  goods,  which,  owing  to  heavy 
demand,  have  become  exhausted,  or  they 
are  unusual,  seldom  required,  odd  sized,  etc. 
Now  to  expect  a  remedy  from  the  "  other 
side  "  would  require  every  jobber  to  be  in- 
variably supplied  with  every  article,  both 
staple  and  unusual — a  thing  in  itself  impos- 
sible. The  common  mistake  made  by  those 
sending  orders  of  this  kind  is  that  they 
neglect  to  notify  the  jobber  that  any  one 
part  of  the  order  is  more  important  than  the 
other,  and  yet  that  is  the  essential  require- 
ment. The  jobber  will  then  "scour  the 
city"  to  find  that  particular  article.  With 
my  firm  the  practice  prevails  of  indicating 
such  articles  with  the  word  "special,"  when 
writing  the  order.  That  is  understood  to 
mean  "  get  it  if  you  can,"  and  gives  the  job- 
ber authority  to  "  buy  out  "  if  necessary  at 
a  higher  figure  than  the  regular  one.  In  all 
other  cases  it  >s  understood  that  goods  are 
not  to  be  "  bought  out "  unless  at  figures 
within  the  regular  prices  of  the  house. 

In  the  case  of  goods  ordered  from  the  fac- 
tory, and  sometimes  from  jobbers,  which  are 
put  on  back  order,  there  is  undoubtedly  some 
cause  for  complaint  in  the  frequent  lack  or 
inadequate  amount  of  information  tendered 
as  to  probable  time  of  shipment,  etc.  Fre- 
quently an  order  is  given  and  one  may  hear 
nothing  of  it  for  weeks,  actually  mistrusting 
at  times  that  it  has  miscarried  ;  finally  you 
receive  in  voice — nothing  more — still  unaware 
whether  your  order  has  been  traveling  half 
way  'round  the  globe,  or  your  credit  been 
questioned  or  whether  it  is  merely  the  usual 
time  required  in  all  cases.  Such  information 
would  at  least  be  a  guide  for  the  future.  It 
is  well  to  be  brief  in  business  communica- 
tions, but  to   dispense  with  them  entirely  in 


such  cases  will  hardly  recommend  itself. 
Receipt  of  all  orders  not  promptly  filled 
should  be  promptly  acknowledged,  withsuch 
information  as  to  time  of  delivery,  prices  or 
changes  as  may  be  deemed  of  any  import- 
ance to  the  house  ordering. 


SOME  FACTS  ABOUT  HOSE. 

RUBBER  goods  manufacturers  gener- 
ally make  over  a  score  of  different 
grades  of  hose,  explains  N.Y.  Hard- 
ware, some  cheap,  and  which  will  satisfy 
certain  needs,  while  others  are  more  expen- 
sive and  are  really  required  for  the  purposes 
intended.  It  is  not  necessary,  of  course,  to 
have  a  line  of  air  hose  for  use  in  the  gar- 
den, and  vice  versa,  the  article  for  domestic 
use  would  be  of  little  value  elsewhere.  A 
conducting  hose  of  two-ply  will  answer 
every  purpose  where  only  a  slight  pressure 
is  used  ;  but  lift  that  to  75  pounds  per  square 
inch,  and  three-ply  is  at  once  demanded. 
Then  the  engine  hose  must  be  four,  five, 
and  six-ply,  and,  of  course,  much  more  ex- 
pensive. Then  some  grades  are  perfected 
by  the  use  of  superior  stock,  both  in  rubber 
and  duck.  Florists  require  a  heavy  hose,  as 
well  as  do  brewers,  tanners,  and  those  who 
force  oil  through  it.  An  eight-ply  is  fre- 
quently used.  i*or  air  drills  great  care  is 
used  in  both  duck  and  rubber,  and  canvas, 
wire,  or  marline  is  wrapped  around  this 
variety.  For  air  brakes  the  genius  of  the 
rubber  trade  has  been  at  work  for  years, 
and  when  it  is  understood  that  railway 
trains  are  lengthened  from  year  to  year,  the 
conclusion  can  be  readily  reached  that  there 
is  room  yet  at  the  top  for  this — an  improve- 
ment in  the  quality  that  gives  strength.  In 
suctions  there  are  many  varieties  used  for 
fire,  wrecking,  dredging,  sand,  etc.  Some 
of  these  are  large  enough  in  circumference 
to  allow  the  crawling  through  of  a  full-sized 
man. 

For  fire  hose,  it  can  be  said  that  the  rub- 
ber man  has  wrought  a  good  reputation. 
The  advantage  of  rubber  over  linen  or  cot- 
ton is  that  it  dries  readily.  When  fabric  is 
used  the  company  have  to  unreel  the  wet 
hose  and  hang  it  up  in  the  tower  to  dry. 
Another  set  is  reeled  on  for  a  subsequent 
alarm  which  may  occur  immediately.  So 
two  sets  have  to  be  on  hand  at  all  times,  not 
to  say  anything  of  the  inconvenience  and 
trouble  in  the  handling.  A  serious  objection 
to  rubber  is  its  weight,  and  to  this  point  rub- 
ber men  have  devoted  their  attention. 

By  using  fine  Para  and  avoiding  in  the 
compound  the  heavy  materials  such  as  bary- 
tes,  lead,  zinc,  etc.,  the  rubber  men  have 
succeeded  in  producing  a  hose  weighing 
from  45  to  50  pounds  to  the  length  of  50 
feet.  Often  long  fibre  cotton  is  used  in  the 
duck,  and  the  whole  gotten  up  to  stand  a 
pressure  of  600  pounds  to  the  square  inch. 
Rubber  fire  hose  can  be  made  as  soft  as  a 
glove,  and  thus  reel  very  closely. 


MACHINERY  IN   GLASS  BLOWING. 

MANY  attempts  have  been  made  (b 
supplant  the  glass  blower  by  ma- 
chinery, but  up  to  this  time  none 
have  attained  commercial  importance,  says  a 
contemporary.  Either  the  cost  of  produc- 
tion has  been  found  to  be  higher  than  by 
the  time-honored  method,  or  the  ware  pro- 
duced was  not  of  a  quality  up  to  the  de- 
mands of  the  market.  This  is  more  especi- 
ally the  case  in  the  kinds  of  bottles  used  to 
contain  effervescent  drinks,  which  must  be 
capable  of  withstanding  a  pressure  of 
several  atmospheres  without  failure.  This, 
in  fact,  is  the  critical  point  in  the  automatic 
manufacture  of  bottles,  since  the  difficulty 
has  always  been  to  obtain  a  distribution  of 
the  glass  forming  the  walls  of  the  bottle  as 
uniform  as  in  the  hand  work.  The  attempt 
has  been  made  to  press  the  body  and  bot- 
tom separately  and  to  unite  the  two  by  fus- 
ing them  together,  but  the  bottles  made  in 
this  manner  were  very  heavy  and  of  poor 
appearance.  The  bottle  machine  invented 
by  Ashley,  in  England,  aroused  much  in- 
terest and  was  much  talked  of,  several  com- 
panies being  formed  to  engage  in  bottle 
manufacture  by  this  method,  but  none,  if 
they  still  survive,  have  succeeded  in  putting 
any  great  amount  of  ware  on  the  market  of 
the  world. 


ELECTRIC  TUNNEL-DRIVING. 

The  introduction  of  electric  power  in  the 
improvement  of  drilling  and  quarrying  ma- 
chinery within  the  last  few  years    is    evi- 
dently destined  to  work  a  revolution  in  the 
establishment  of  tunnel  engineering  projects, 
says  Age  of  Steel.     Excavations  that  for- 
merly occupied  years  can  now  be  done  in  a 
few  months,  and  a  striking  reduction  in  the 
estimates  in  the  time  required  for  the  carry- 
ing out  of  engineering  plans  is  apparent    It 
is  stated  that  the  proposed  Simplon  tunnel 
is  to  be  constructed  at  a  cost  and  rate  which 
will   place   its   predecessors   in   the  shade. 
Motive  power  is  now  easily  obtained  from 
water  in  the  Swiss   mountainous  districts, 
and  the  facility  with   which  electric  power 
can   be   transmitted   renders  the  site  of  a 
generating  station  a  secondary  considera- 
tion.    This  new  tunnel  through  the  heart  of 
the  Alps  is  to  be  completed  in  five  and  one- 
half  years. 
— ^ — — — — — — ^— _^_ —  v 
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[Importers,  wholesale  merchants  and  manufacturers 
should  send  any  items  intended  for  this  department  so 
that  they  may  reach  the  head  office  not  later  than  Wed- 
nesday morning.  The  editor  will  always  welcome  such 
information.] 


THE  hardware  firm  partnership  of  Red- 
fern  &  Le  Pan,  Owen  Sound,  has  dis- 
solved. J.  W.  Redfern  will  continue 
the  business. 

Compressed  gas  is  being  introduced  for 
motive  power  in  river  boats  on  the  Seine. 

The  binder  twine  factory  at  the  Kingston 
penitentiary  will  commence  operations  on 
April  ist. 

A  crystal  of  topaz  has  been  discovered  in 
Leeds.  This  is  supposed  to  be  the  first 
stone  of  the  kind  found  in  Ontario. 

The  stock  of  Charles  Martini,  of  Rodney, 
hardware,  stoves,  etc.,  valued  at  $1,093.03, 
was  sold  at  London  to  G.  A.  Hugill  at  88c. 
on  the  dollar. 

One  of  the  largest  wire  cables  ever  made 
has  been  completed  by  a  Liverpool  firm. 
The  rope  has  a  continuous  length  of  4^ 
miles,  and  weighs  over  25  tons. 

The  Oakville  Electric  Manufacturing  Co. 
has  secured  a  lease  of  the  foundry  premises, 
Oakville,  and  start  at  once  as  manufacturers 
of  electrical  supplies  of  all  kinds. 

Guelph  Board  of  Trade  is  considering  the 
advisability  of  the  city  taking  over  its  own 
insurance.  They  claim  the  cost  of  insuring 
the  city  annually  is  $75,000,  while  the  yearly 
loss  is  about  $5,000. 

The  mounters  in  Buck's  stove  foundry, 
Brantford,  are  on  strike.  They  claim  that 
they  cannot  make  as  much  on  a  new  pattern 
of  stove  as  on  the  old  style.  The  firm  is  ad- 
vertising for  other  hands. 

The  Sims  Lumber  Co.,  of  Sault  Ste. 
Marie  (Ltd),  with  a  capital  stock  of  $2,000, 
and  the  Port  Credit  Terra  Cotta'and  Pressed 
Brick  Co.  (Ltd.),  with  a  capital  stock  of 
$50,000,  have  been  incorporated  under  the 
Ontario  joint  stock  companies'  letters  patent 
act. 

Thomas  Fraser,  one  of  the  pioneer  busi- 
ness men  of  Norwood,  has  disposed  of  his 
hardware  and  tinware  business  to  his  eldest 
son,  David  Fraser,  and  David  Foster,  who 
until  recently  carried  on  a  livery  business 
here.  The  new  firm  will  be  known  as  Fraser 
&  Foster. 

The  annual  meeting  of  the  Plate  Glass  As- 
sociation was  held  March  2nd,  at  St. 
Thomas,  when  the  following  directors  were 
elected :  W.  E.  Idsardi,  president  ;  Dr. 
Luton,  vice-president  ;  A.  E.  Marlatt,  secre- 
tary treasurer ;  James  McCrone.  A.  M. 
Hutchinson  and  Dr.  McLarty.  An  assess- 
ment of  two  cents  per  foot  on  the  plate  glass 


in  the  association  was  made  to  pay  the  ex- 
penses of  the  year  1893.  The  losses  in  1892 
amounted  to  $120,  and  in  1893  to  $340. 

According  to  returns  received  at  the  De- 
partment of  Trade  and  Commerce,  876  tons 
of  Canadian  hay  were  shipped  to  England 
last  month,  as  against  304  tons  in  January 
last  year.  The  United  States  sent  18,366 
tons,  as  against  4,550  last  January. 

Quebec  city  business  men  say  that  though 
things  are  very  dull  there  just  now,  they  are 
not  so  bad  here  as  in  other  parts  of  the  coun- 
try. Conservative  methods  have  been 
adopted  for  some  time  past  by  retail  dealers, 
and  stocks  kept  at  the  lowest  point. 

Twenty  miles  from  Newcastle,  Northum- 
berland County,  N.  B.,  a  deposit  of  natural 
paint  (96  per  cent,  oxide  of  iron)  has  been 
discovered,  and  so  pure  that  it  does  not 
need  refining  or  even  manufacture,  since  it 
is  ready  for  mixing  with  oil  in  the  proportion 
of  two  pounds  of  paint  to  a  gallon  of  oil. 

The  manufacture  of  brick  from  blast  fur- 
nace slag  has  recently  been  commenced  in 
Germany.  One  set  of  furnaces  alone  turned 
out  over  5,000,000  bricks  last  year.  The 
bricks  are  weak  at  first,  and  have  to  be 
handled  carefully,  but  they  become  suffi- 
ciently strong  for  building  purposes  after  the 
lapse  of  six  months. 

The  annual  general  meeting  of  the  share- 
holders of  the  Cornwall  Manufacturing  Co 
was  held  last  week,  when  the  following 
gentlemen  were  elected  directors  :  Andrew 
Allan,  president  ;  W.  M.  Ramsay,  vice- 
president  ;  Frank  Stephen,  managing  direc- 
tor ;  Sir  Donald  A.  Smith,  A.  T.  Paterson, 
Hugh  Montagu  Allan,  and  John  Turnbull. 

The  Dominion  Government  has  made  a 
new  contract  with  the  Ottawa  Gas  Company 
at  the  rate  of$i.5o  per  thousand  cubic  feet, 
when  not  less  than  8,000,000  cubic  feet  are 
supplied  in  one  year.  When  less  than  that 
quantity  is  used  the  rate  will  be  that  paid 
by  the  public,  $1.75  net.  The  annual  con- 
sumption in  the  Government  buildings  is 
about  9,000,000  feet. 

The  machinery  of  the  Kanaka  Bar  gold 
mining  claims  is  a  thorough  outfit  for  such 
a  purpose,  and  the  greater  portion  of  it  was 
manufactured  in  this  city  at  the  B.  C.  Iron 
Works.  The  machinery  is  expected  to  be 
put  in  working  order  in  a  couple  of  weeks' 
time,  and  the  result  of  the  operations  will  be 
looked  forward  to  with  much  interest,  many 
in  the  city  being  shareholders  in  the  com- 
pany which  is  undertaking  the  work. — News- 
Advertiser,  Vancouver. 

The  McKenzie  coal  mine,  near  Prince 
Albert,  will  probably  receive  some  attention 
in  the  way  of  development  this  year.  The 
Saskatchewan  Times  says  :  "  The  location 
of  the  mine  is  hardly  an  hour's  drive  down 
the  river,  close  to  the  water's  edge,  easy  of 
access,  and  the  coal  can  be  seen  cropping 
out  of  the  surface  ;  considerable  quantities 
of  it  can  be  obtained  by  forming  pockets  in 


the  tiny  streams  that  flow  into  the  river.  A 
trifling  amount  spent  in  investigation  might 
well  repay  the  investments,  and,  if  the  de- 
posit is  as  extensive  as  its  owner  believes  it 
to  be,  there  are  barrels  of  money  in  it  for 
somebody." 

A  Cape  Bretonian  named  Cutler  J.  Mar- 
shall has  recently  been  appointed  by  the 
United  States  Government  to  the  position 
of  collector  of  customs  for  Duluth,  which  is 
one  of  the  most  important  shipping  ports  on 
the  great  lakes.  Marshall  was  at  one  time 
engaged  in  the  fish  business  in  Cape  Bre- 
ton, and  left  this  island  in  1880,  going  direct 
to  Duluth,  where  he  has  since  been  engaged 
as  a  wholesale  grain  and  commission  mer- 
chant.— Gazette,  St.  John,  N.B. 


Milk  Gan 
Trimmings 

(REAMER  (AN 
TRllV|IV|lNC5 .  . 

This  is  a  sample  of  unsolicited  testi- 
monials our  new  Patent  Cheese  Factory 
Can  Bottom  is  bringing  forth.  Orders 
promptly  fi  led. 


THDS.  DAVIDSON  k  CO. 

MONTREAL. 
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PERSONAL  MENTION. 

R.  M.  Corrie  has  been  appointed  city 
agent  for  the  patent  stovepipe  thimble, 
manufactured  by  Fairgrieve  &  Co.,  Toronto. 

Mr.  McLaughlin,  of  the  Bowman  Hard- 
ware and  Sporting  Goods  Co.,  of  Hamilton, 
was  in  Toronto  this  week  looking  up  busi- 
ness for  his  firm. 

These  country  merchants  were  in  Toronto 
this  week  :  D.  Grant,  Singhampton  ;  T.  W. 
Franks,  Woodbridge  ;  S.  F.  Sugget,  Grand 
Valley  ;  N.  D.  McKinnon,  Badgeros  ;  W. 
H.  Smith,  Oakville  ;  James  Arthurs,  Com- 
mander ;  A.  Brown,  of  A.  Brown  &  Co  , 
Blackstock  ;  Mr.  Weldon,  Little  Britain  ; 
R.  Hopper,  Claremont;  J.  A.  W.  Allan, 
Newmarket  ;  Mr.  Robertson,  Ayr. 

A.  G.  Buckham,  hardware  merchant, 
Brampton,  was  in  Toronto,  Friday,  doing  a 
little  sorting  up.  Mr.  Buckham  began  to 
sell  bicycles  last  year  and  met  with  so  much 
encouragement  that  he  intends  going  into 
this  branch  more  extensively  this  season. 
General  trade  prospects,  he  says,  are  good. 
"  I  like  your  paper  very  much,"  he  said, 
and  would  not  like  to  be  without  it.  It  keeps 
us  well  ported." 

J.  M.  Wheeler,  manager  of  the  Paris,  Ont., 
branch  of  the  Alabas'.ine  Co.,  and  W.  Davies, 
oneofthefirm'stravelers,  werein  Toronto  this 
week.  "Orders  are  coming  in  very  fast," 
said  Mr.  Wheeler,  "and  our  sales  for  Janu- 
ary and  February  were  far  in  excess  of  those 
for  the  corresponding  months  of  last  year.'' 


and  preparation  will  answer,  without  any  re- 
course to  tactics  that  result  in  calling  at- 
tention to  the  advertiser  himself  instead  of 
to  the  goods  he  desires  to  sell. — Hardware 
Reporter. 


NOVELTY  IN  ADVERTISING. 

THE  caption  or  top  line  in  a  retail  ad- 
vertisement, especially  where  the 
columns  are  narrow,  should  be  so 
worded  that  it  will  attract  the  reader's  eye, 
wh'le  the  body  of  the  matter  is  so  arranged 
that  it  will  hold  it.     Here  is  an  instance  : 

Gladstone's  Ax 

was  exhibited  at  the  Chicago  Fair — perhaps  you 
saw  it — perhaps  you  didn't. 

Mr.  Gladstone  does  not  manufacture  these  use- 
ful tools.  No,  that  was  not  an  "ad"— it  merely 
showed  you  the  ax  the  "  Grand  Old  Man"  used  in 
felling  trees  on  his  vast  estate  near  Hawarden, 
England. 

Speaking  of  this  ax  and,  in  fact,  hardware  in 
general,  we  have  a  fine  stock  of  hammers,  saws, 
hies,  nails,  well — you  know  what  a  first-class 
dealer  usually  has  in  stock. 

Drop  in — pleased  to  see  you. 
M.  Y.  HARDMAN.Nailville,  Pa. 

Sensational  advertising  is  in  poor  taste, 
and  in  the  smaller  communities  will  fail  to 
accomplish  its  purpose.  A  dealer  who  was 
more  original  than  practical  once  hit  upon  a 
scheme  to  attract  custom.  In  big,  black 
letters  he  announced,  "  The  President  is 
Dead."  Then,  in  smaller  type,  "  He  would 
not  have  died  had  he  used  our  Unparalleled 
Ranges."  It  attracted  attention — it  could 
not  fail  in  that — but  it  was  of  a  kind  that 
nearly  wrecked  his  store,  and  which  almost 
assured  him  a  coat  of  tar  and  feathers. 
Original  ideas  do  not  require  startling  state- 
ments in  bringing  them  out.  Novelty  in  design 


GUN  METAL  BICYCLE  LOCK. 

A  LARGER  number  of  hardware  mer- 
chants than  usual  are  this  season 
going  in  for  handling  bicycles  or 
bicycle  sundries.  A  "  sundry  "  which  none 
should  overlook  is  a  bicycle  lock  that  is  be- 
ing placed  on  the  market  by  H.  S.  Howland, 


Sons  &  Co.,  of  Toronto.  It  is  bronze  color, 
is  made  of  gun  metal  and  has  attached  a 
safety  chain,  as  the  accompanying  cut  shows. 
All  parts  of  the  lock  are  strong  and  the 
spring  is  self-locking. 


ALUMINUM  IN  SHIP  BUILDING. 

MUCH  has  been  said  in  reference  to 
this  new  metal,  both  for  and  against 
its  use,  says  Iron  Age.  It  has  suf- 
fered from  unjust  disparagement  and  equally 
irresponsible  laudation.  In  this  age  of 
rushing  matters  we  are  very  apt  either  to 
overstate  a  fact  or  do  the  other  thing  in  un- 
derestimating it.  Aluminum  has  had  this 
experience,  and,  the  usual  craze  subsiding, 
the  metal  has  to  make  its  way  on  its  own 
merits.  It  is  out  of  the  metallic  button 
stage  and  the  fad  idea.  In  these  modest  be- 
ginnings it  has  only  repeated  the  old  story 
of  progress.  Electricity  had  its  toy  days. 
It  served  public  curiosity  in  working  minia- 
ture wind  mills  and  in  developing  sparks 
on  its  knuckles  ;  to-day  it  is  the  Hercules  of 
modern  forces  and  operates  gigantic  ma- 
chinery. Steam  had  a  similar  pinafore  ex- 
perience, and  materials  once  but  a  novelty 
are  now  indispensable  in  our  industrial  de- 
velopment. It  is  more  than  likely  that 
aluminum  will,  after  the  usual  kindergarten 
course,  take  its  place  with  preceding 
graduates. 

In  its  crude  form   it  is  the  most  universal 
and  wide-spread  of  metallic  substances,  and 


is,  in  fact,  practically  inexhaustible.  It  im- 
pregnates the  crust  of  the  globe,  and  being 
so  generally  available,  it  simply  awaits 
economics  in  extraction  to  be  as  useful  as  it 
is  abundant.  In  this  it  will  be  found  as 
with  other  metals,  that  cheaper  methods  of 
production  will  be  in  the  usual  response  to 
urgency  in  demand.  In  iron  and  steel 
products  the  process  of  cheapening  has  kept 
pace  with  that  of  use,  a  steel  billet  of  to-day 
being  a  payable  product  at  prices  that  a  few 
decades  ago  would  have  been  impossible. 
It  may  be  assumed  that,  as  in  the  alloys  of 
other  metals,  we  secure  conditions  not  found 
in  the  native  product ;  so  in  aluminum,  as 
metallurgy  becomes  more  and  more  a  chemi- 
cal art,  what  it  lacks  in  certain  qualities  can 
be  supplied  by  scientific  mixing,  the  basic 
virtues  of  the  metal  being  retained. 

From  developments  in  this  direction  it 
seems  that  its  constructive  qualities  are  of  a 
high  order.  Among  other  possible  forms  of 
service,  that  of  being  useful  in  marine  con- 
struction is  not  the  least  promising.  Alu- 
minum alloy  is  in  increasing  demand  in 
special  forms  of  marine  craft  where  its 
special  qualities  give  it  advantages  over 
other  material.  It  is  not  only  used  in 
yachts,  launches  and  other  types  of  light 
vessels,  but  in  many  parts  in  the  make-up 
of  the  modern  torpedo  boat,  where  it  is  par- 
ticularly serviceable  in  the  construction  of 
hatchways,  skylights,  floor  plates  and  other 
forms  of  use.  New  metals  are  not,  as  a  rule, 
used  in  naval  construction  without  severe 
preliminary  tests,  in  which  decisions  are  not 
based  on  any  other  grounds  than  those  of 
practical  use.  The  freer  use  of  aluminum  by 
naval  authorities  is  certainly  so  much  in  its 
favor.  This  is  not  assuming  its  use  where 
other  material  is  better.  Its  service  will  have 
its  limits,  but  where  of  the  needed  kind  the 
new  metal  has  certainly  a  future.  In  lighter 
boats,  such  as  yachts,  it  may  largely  dis- 
place steel ;  that  is,  where  the  question  of 
cost  is  not  uppermost,  though  that  in  time 
may  be  equalized.  It  is  not  likely,  however, 
as  some  visionary  friends  of  the  metal  sup- 
pose, that  it  will  ever,  except  in  lighter  uses, 
displace  the  iron  or  steel  that  are  the  ribs 
and  sheathing  of  the  giants  of  the  seas. 


A  BIG  SUIT. 


It  is  learned  from  the  Chicago  Inter-Ocean 
that  M.  B.  Church,  president  of  the  A'abas- 
tine  Co.,  Paris,  Ont.,  and  Grand  Rapids, 
Mich.,  is  suing  the  Columbian  Exhibition 
people  for  $100,000  damages.  It  is  alleged 
that  Mr.  Church's  patent  painting  machine 
was  used  without  his  consent  for  painting 
the  interior  of  the  World's  Fair  buildings, 
hence  the  present  suit. 


The  Ontario  Tack  Co, 

Manufacturers  of 

Wire  Nails 

TACKS,  SHOE  NAILS,  ETC. 


Hamilton. 


Ontario. 


HARDWARE. 


11 


TORONTO  CUTLERY  CO., 

65  and  67  Yonge  Street,  Toronto 

M.  MAYER,  Propr. 


NON-XLL 
IMPERIAL 
T,  C.  Co.'s 

WILLIAMS 


Pocket  Knives 

Razors 

Nickel  Steel 

Shears 

Dble  Shear  Steel 

Butcher  Knives 


3 
> 

30 
> 

Z 
H 
m 
D 


We  fully  guarantee  all  goods  named  above. 

ADAM  HOPE 
&  CO., 

Offer  for  Sa.e  HAMILTON 

"Pioneer"  ^  "Sloss" 

PIG   IRON 

These  are  fine  foundry  irons,  being  strong 

and  large  scrap  carriers. 
Also  all  the  well-known 

Scotch  Brands, 

Broken  Car  Wheels, 
and  Railway  Cast  Scrap. 


Wall  Dusters 

Our  Wall  Duster  is  a  common-sense  article 
which  only  has  to  be  shown  to  be  sold. 
Send  for  Price  List. 

FRANK  HOLT,    8i  Colborne  Street,   Toronto 


DEDERICK'S  PATENT  STEEL  SHELL 

HAY  PRESSES. 
Made  of  Steel— lighter,  stronger,  cheaper,  more 
power,  everlasting,  and  competition  distanced. 


Also  all  styles  of  Bale  Ties  made  from  the 

Best  Steel  Wire. 

Manufactured  by  BOYD  &  CO.,  Huntingdon,  Q. 


BERGER  BROS. 


Tinners'  Hardware 
and  Roofers'  Supplies. 


The  best  Eave  Trough  Hangers  and  Pipe  Fasteners 
on  earth.  Berger's  Long  Eave  Gutter,  Pipe  Hooks  and 
Fasteners  of  every  description.  Also  Ridging,  Crest- 
ings,  Finals,  Registers  and  Ventilators.  Don't  buy  un- 
til you  have  our  price.     Samples  and  catalogue  free. 

237  ARCH  ST.,   PHILADELPHIA,    PA. 


(^larkson 


ACCOUNTANTS    .     .     . 

Established  1864. 

26  Wellington  St.  East,  TORONTO 


Gas,  Electric, 
Combination 


A  select  stock  of 

Gas  and 
Electric 

GLOBES 


JAS,  BARWELL,  ll°?  Toronto 

Drawings  and  prices  on  application. 
The  trade  supplied. 


M.&L 


J 


&C0, 


26,   28,   30   Front  St.   West,  TORONTO 

Pm/^t  tcmj    T-T^ttot7«     SAMUEL,  SONS  &  BENJAMIN 
i_VrslCjrJUl^i-T-     JTAOUC^riv.      l64  Fenchurch  St.,  London,  E.  C. 


LiciLLlfl      WLOIXXQVS      Canadian  and  American. 

Garden  Hose,   Rubber 

Kinkproof  and  Cotton. 

GARDEN  SHEARS  and  SYRINGES 

HOSE  REELS  and  LAWN  RAKES 

Write  for  Quotations.  HOSE    SPRINKLERS 
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MONTREAL  MARKETS. 

Montreal,  Mar.  9,  1894. 

HARDWARE. 

THE  week,  although  it  has  not  furnished 
any  pronounced  change, has  witnessed 
more  activity  in  a  moderate  way  in 
many  lines  of  shelf  hardware.  Orders  for 
assorted  lots  of  this  have  been  coming  in 
quite  freely,  and  the  aggregate  movement 
has  been  considerable  as  a  result.  It  is  con- 
fined to  small  quantities  as  a  general  rule, 
but  the  fact  that  buyers  want  supplies  and 
are  taking  them  is  considered  to  be  an  indi- 
cation that  in  other  lines  also  supplies  are 
wanted,  and  that  when  the  uncertainty  about 
the  tariff  is  settled  alter  the  20th,  business  is 
expected  to  pick  up  materially  in  these 
branches  which  suffer  most  at  present  from 
the  uncertainty.  The  present  movement  is 
largely  made  up  of  cutlery,  bolts,jnuts,  rivets, 
burrs,  and  carpenters'  tools.  Other  descrip- 
tions of  hardware  are  quiet  on  the  whole. 
With  regard  to  payments  the  returns 
from  Quebec  are  said  to  be  quite  satisfac- 
tory, but  complaints  are  frequent  about  On- 
tario and  the  Northwest. 

Wire — The  fact  that  sales  can  be  made 
f.  0.  b.  Toronto  has  had  some  effect  on  sales 
here  and  quite  a  lot  of  annealed  wire  has  been 
moved,  principally  No.  14  for  hay-baling 
purposes. 

Rope — Both  general  hardware  dealers 
and  jobbers  in  naval  stores  report  quietness 
in  rope  with  an  easy  feeling.  Quotations  are 
unchanged,  however,  as  follows:  Sisal,  7%c. 
for  7-16  in.  and  upwards,  and  8Xc.  for 
smaller  ;  pure  manilla,  10c.  for  7-16  in.  and 
upwards,  and  ic^c.  for  smaller  sizes;  deep 
sea  line,  15c. 

Cutlery — There  has  been  quite  a  de- 
mand for  both  table  and  pocket  cutlery  and 


it  has  been  moving  in  good-sized  lrts  dur- 
ing the  week. 

Nails — There  is  absolutely  nothing  do- 
ing in  cut  nails,  but  some  fair-sized  orders 
are  reported  for  wire  nails  for  present 
wants. 

Bolts,  Nuts,  Burrs,  etc. — There  has 
been  a  considerable  movement  in  these 
during  the  week  in  a  small  way.  Carriage 
bolts,  tire  bolts,  iron  rivets,  copper  rivets  and 
burrs  have  been  traded  in  to  a  fairly  large 
extent.  Tee  and  strap  hinges  have  also  come 
in  for  a  good  deal  of  attention. 

Tacks — There  is  little  or  nothing  to  re- 
port in  tacks,  all  kinds  of  which  rule  quiet. 

Chain — No  business  of  importance  to 
note. 

Horseshoes— These  rule  dull  with  the 
movement  of  a  very  unimportant  character. 

Ware — This  line  has  furnished  a  lair  de- 
gree of  activity.  Both  common  iron  ware 
as  well  as  granite  and  agate  goods  have 
contributed  to  furnish  a  very  good  move- 
ment. 

Sporting  Goods— Nothing  special  to 
report  in  this  line 

Tools — Carpenter's  tools  of  all  kinds  are 
fairly  active  this  week.  Wooden  mallets, 
chisels,  and  planes  are  specially  noticeable, 
but  the  demand  is  for  assorted  lots  on  the 
whole. 

Plumbing  Supplies,  Etc.— Both  plumb- 
ing and  building  supplies  continue  dull, 
although  it  is  the  season  when  some  lines  of 
the  former  generally  show  some  activity.  In 
the  latter  the  mild,  open  weather,  if  it  con- 
tinues, is  expected  to  have  some  influence 
on  the  movement. 

Iron  Pipe — Dull,  with  a  few  unimportant 
orders  being  attended  to  from  day  to  day. 

Naval  Stores  —There  is  a  fair  demand 
for  oakum  and  pitch  on  both  western  and 


eastern  account,  and  quite  a  few  carloads 
have  been  shipped  during  the  week.  We 
quote  :  Turpentine,  52  to  53c. ;  resins,  $2.50 
to  $5,  as  to  brand  ;  coal  tar,  $325  to  $3.75  ; 
cotton  waste,  5>£c.  for  colored,  and  7  to  10c. 
for  white  ;  oakum,  r^  to  7j£c. ;  and  cotton 
oakum,  10  to  12c. 

METALS. 

The  demand  for  heavy  hardware  iron  and 
metals  is  still  more  or  less  conspicuous  by 
its  absence.  In  the  case  of  domestic  lines 
the  tariff  uncertainty  makes  buyers  cautious, 
and  in  the  way  of  business  for  spring  impor- 
tation, although  a  little  more  has  been  do- 
ing, the  market  is  not  by  any  means  an 
active  one.  The  general  tenor,  however,  is 
firm,  and  prices,  as  a  rule,  show  no  change. 

Pig  Iron — This  time  is  quiet  and  un- 
changed. What  business  there  is  do- 
ing is  confined  to  a  few  small  lots  ex 
store.  We  quote  ex-store :  Summerlee, 
$19  to  $19.50;  Eghnton,  $18  to  $18.25; 
Carnbroe,  $18,  and  Nova  Scotia  brands 
$17. 

Scrap  Iron — There  is  nothing  doing  in 
scrap,  pending  the  tariff  uncertainty. 

Bar  Iron— Only  a  few  small  lots  are 
moving  from  jobbers'  hands,  and  the  mills 
only  place  an  occasional  car  lot  now  and 
then.  We  quote  $1.85  the  inside  price,  be- 
ing from  the  makers,  the  outside  figures  re- 
presenting the  jobbing  basis. 

Sheet  Iron — There  is  nothing  to  note 
in  sheet  iron.  We  quote  black  sheet  iron  at 
$2  40  and  $2.60,  and  common  sheet  iron 
$2.25  and  $2.40.  Russian  sheet  iron  is 
steady  at  10X  and  lie. 

Hoops  and  Bands— Business  is  quiet 
and  values  are  the  same  at  $2.30  and  $2.35. 

Steel — A  moderate  movement  is  to 
note.     We  quote  :    Best  cast  steel,  \o%.  to 


broad  hoop 

PATTERN. 


SECTION 
FULL  SIZE 


IRON  CLAD 
PATTERN. 


AATp    PJ1T1    SllDTllv    Jit    OllPP    everything  required  in  the  milk  delivery  line— Cans,  Trimmings,  Pails  and  Sheets.     We 
¥T  C    v^ctii    uupiJij     ai,    vriii/t/    have  an  entirely  new  idea  in  Creamery  Can  Gauge,  easy  to  solder,  perfectly  tight,  un- 
breakable.    Sap  Buckets  and  Spiles.     We  can  supply  both  the  ordinary  flaring  and  Montreal  pattern  deep  straight  bucket. 


THE  McCLARY  MNFG.  CO.,  London,  Toronto,  Montreal,  Winnipeg,  Vancouver, 
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STOCK   OF 


Hardware  and  Tinshop  For  Sale 

In  a  good  and  live  village  ;  well  estab- 
lished.    Good  reason  for  selling 
(ii)  Apply  to  "F"  Hardware. 

The  Best  is  the  Cheapest. 

STANDARD  DELT 


GUARANTEED. 


J.  L  GOODHUE  &  CO., 


Danville, 
Quebec. 


A  full  stock  of  our  goods  kept  on  hand 
by  our  Western  representative, 

H.  D.  SIMMONS  &  GO. 

Telephone 2164.  85  York  St.,  Toronto 

Pat.  Hov.  19, 1839. 


Aiovo  Cut  Is  One-half  Actual  Size. 
"  Hathaway  Fence  Wire." — Safe,  solid  and  sure. 


The 


handsomest.  Seen  at  long  distance.  Will  not  sag  or  get 
out  of  shape.  Allowance  for  contraction  and  expansion. 
Suitable  for  farm,  field,  garden,  lawn  or  trellis  work. 
Easily  put  up  ;  splices  itself,  and  cheap. 

The  Collins  Manfg    Co.,  Manufacturers, 

84  Adelaide  Street  East,  Toronto. 


AMERICAN  CARPET  SWEEPERS 

CANADIAN  MAKE 
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PRICE  PER  DOZEN,  $36.00. 

Ord 

er  from  your  jobber,  or  send  direct 

to 

J.  M.  WARNER  MFG.  CO. 

Send  for  Price  Lists.                    HAMILTON. 

YOU  LOSE 
MORE 

THAN  WE  DO 
BY  NOT 

ADVERTISING 
IN  THIS 

JOURNAL 


CUTLERY. 


Jos.  Rodgers  &  Co's,    E.  M.   Dickinson's  and 
other  Sheffield  Makes.    German  Pocket  Knives 
and  Razors,  "  Hercules"  Scissors.       »      r\     ■  rr\\  ir    p    flfl 
Import  orders  solicited.      See  our      M«    0.    LlOLIL   "*   UU. 
samples  and  prices.  MONTREAL  and  TORONTO. 


Pure  Southern 


TURPENTINE 


Our  Specialty 


Remember,  we  are  headquarters  for  the   pure  article,  and   intending  purchasers  will  do 

well  to  get  our  price  before  placing  their  orders. 
Every  barrel  of  Turpentine  we   ship  is   accompanied    by  our   printed  guarantee  that  it 

is  ABSOLUTELY  PURE: 

We   Are   Not  Members   of  any  Combine. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W.,  TORONTO 


THE 


•• 


INVINCIBLE. 


EVERY  SAW 
WARRANTED. 


THE  FASTEST  AND  BEST  CUTTING  SAW  ON  THE  MARKET. 


n«m.„ 


Guaranteed  four  Gnages  Thinner  on  Back  than  Front  and  Made  from 
the  Highest  Quality  of  Double  Refined  Silver  Steel. 


Manufactured  only  by 


The  James  Robertson  Co.  — °-> 

Toronto. 


SAMPLE  ORDER  SOLICITED. 


THE  WHITMAN  &  BARNES  MFG.  CO. 

Canadian   Branch:    St.  Catharines,  Ont. 


NO.  1 


Nail  Hammer 


It  cannot  be  excelled  in  quality  or  finish  by 
any  Hammer  mauufactured. 

Our  "Garden  City"  Nail  Hammer 


GET  OUR  PRICES 
TRY  OUR  GOODS 


AND 


Is  the  best  and  cheapest 
"Solid  Cast  Steel"  Ham- 
mer on  the  market.  .  .  . 


We  aim  to  keep  in  stock  a  full  line  of  Hammers,  Sledges, 
etc.,  and  will  make  prompt  shipments 
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MONTREAL  MARKETS- Continued. 

lie;  sleigh  shoe,  $2.40;  spring,  $2.50  ;  tire, 
$2. 50  to  $2.75,  and  round  machinery  steel, 
$3- 

Galvanized  Sheets — There  is  nothing 
of  importance  to  report.  We  quote  :  &%  to 
5c.  for  ordinary  brands  ;  Morewood,  6  to 
6Xc  ;  tinned  sheets,  coke,  No.  24,  6  to 
6Xc;  No.  26,  b%  to  6j^c,  and  the  usual 
extra  for  larger  sizes. 

Tin  Plate — Low  offers  for  tin  plate  have 
been  made,  but  although  it  is  claimed  that 
some  speculative  buying  has  been  done  it  is 
hard  to  discover  traces  of  any  genuinely 
large  transactions.  A  firm  bid  for  a  round 
lot  would  no  doubt  lead  a  cut  on  $3  for 
cokes,  and  the  same  remark  applies  to  char- 
coal at  $3  50,  but  we  learn  of  no  business  of 
importance  being  put  through.  We  quote  : 
Cokes,  $3  to  $3.20,  and  charcoal,  $3.50  to  $4, 

Canada  Plate — Nothing  of  importance 
is  reported  in  this  line.  Quotations  are 
nominal  at  $2.45  to  $2.50,  according  to 
quality. 

Terne  Plates — There  is  an  entire  ab- 
sence of  business,  and  we  quote  $7  to  $7.25 
as  a  nominal  basis. 

Copper — The  easy  feeling  in  copper  is 
still  to  note,  and  though  we  quote  11  to  12c, 
that  range  would  likely  be  shaded. 

Tin — The  same  remarks  applying  to  tin, 
which  we  quote  rather  easier  at  18  to  19c. 
for  ingot. 

Spelter — Continues  dull  at  $4.60  to 
$4-75- 

Antimony— Remains  where  it  was,  io>£ 
to  12c. 

Lead — The  market  is  quiet,  and  the  price 
rules  easy,  $2.75  to  $3  for  pig  lead,  and  $4 
to  $4.25  for  sheet  lead. 

Sheet  Zinc — The  market  is  quiet  and 
unchanged  at  $5  to  $15.25. 

Cement — Demand  for  cement  has  im- 
proved, and  several  large  lots  have  been 
disposed  of,  principally  for  later  delivery. 
The  open  weather  of  the  past  week  has 
caused  outside  work  to  recommence,  and 
there  has  been  some  want  of  cement  as  a 
result  of  this.  Prices  remain  unchanged, 
quotations  for  spring  delivery  being  equi- 
valent to  last  years.  We  quote  for  present 
delivery,  English,  $2.05  to  $2.15,  and  Bel- 
gium $1.90  to  $2.10.  Firebricks  continue 
in  moderate  demand  with  no  change  in 
prices.  We  quote  $18  50  to  $22. 50  per  1,000, 
as  to  brand. 

PAINTS  AND  OILS. 

There  are  fair  orders  being  received  for 
later  delivery  at  the  reduced  railway  rates. 
Linseed  oil  is  steady  at  former  prices. 
We  quote  choice  brands  of  white  lead, 
government  standard,  $5  to  $5.25;  No.  1, 
$4.75  ;  No.  2,  $4.50;  No.  3,  $4.25  ;  No. 
4,  $4;  dry  white  lead,  5c;  red  lead,  pure, 
4^c;  No.  1,  &%c;  zinc  white,  pure,  $7.25; 
No.  1,  $6.25;  No.  2,  $5.25;  linseed  oil,  round 
lots,  raw,  59c,  boiled,  62c. 


GLASS. 

The  market  continues  steady  with  a  mod- 
erate business  doing  for  later  delivery.  We 
quote:  $1.25  for  first  break;  $1.30  second 
break,  per  50  feet  ;  $3  25  for  first  break  per 
100  feet  ;  putty  in  bulk,  $1.85. 

PETROLEUM. 

♦There  has  been  no  change  in  the  petro- 
leum market.  The  tone  is  steady,  with  a 
fair  demand  for  the  season  of  the  year. 
We  quote  as  follows  :  Canadian  refined 
at  ii^c.  in  shed  at  Montreal,  for  round 
lots,  and  12c.  for  small  quantities.  Ameri- 
can petroleum,  16c.  in  car  lots,  i6}4c.  in 
10-barrel  lots,  163^0  in  five-barrel  lots,  and 
17 Xc-  f°r  single  barrels,  net  cash  ;  American 
benzine,  23  to  25c  ;  Canadian  benzine,  io^c. 
Petrolea;  12  'Ac.  Montreal. 
HIDES. 

Receipts  of  hides  are  slow  ;  butchers  are 
not  killing  just  now  on  account  of  mild 
weather.  We  quote  :  No.  1,  Z%c. ;  No.  2, 
2^c. ;  and  No.  3,  i%c;  calfskins,  5c;  and 
sheepskins,  70  to  75c.  Offers  of  Hamilton 
hides  have  been  made  here  at  3^c.  for  No. 
1  and  3XC-  t°r  No.  2  ;  and  Toronto,  4c.  for 
No.  1,  and  3)4c.  for  No.  2. 
TALLOW. 

Tallow  i<=  quiet  and  steady.     Some  small 
lots  sold  at  b%c.     A  good  deal  of  the  stock 
offering  is  from  the  west. 
WOOL. 

The  wool  market  shows  no  change  of  im- 
portance. Prices  generally  are  unchanged. 
We  quote  :  Cape,  13K  to  16c. ;  B.A.,  scoured, 
28  to  32c;  Northwest,  11  to  13c;  British 
Columbia,  11  to  I2>£c.,and  Canadian  fleece, 
18  to  19c. 

MONTREAL    TRADE    NOTES. 

The  dulness  in  metals  continues.  It  is 
said  that  cuts  of  ]4.  to  ic.  have  been  made  in 
the  case  of  round  lots  of  copperand  tin,  but 
the  transactions  cannot  be  traced  definitely. 

There  is  a  round  quantity  of  cement  here 
held  on  western  account  awaiting  the  reduc- 
tion in  railroad  rates. 

Low  offers  are  reported  on  tin  plate  for 
importation,  less  than  cost,  in  fact,  but  the 
circumstance  has  failed  to  put  any  life  into 
the  market. 

The  Paints  and  Oil  Association,  have,  it 
is  understood,  fixed  the  rates  on  white  lead, 
putty  and  zinc  for  the  next  quarter,  the  rates 
being  unchanged  from  what  they  were. 

It  is  claimed  here  that  the  makers  have 
been  selling  small  lots  of  bar  iron  at  $1.70, 
but  the  complaint  cannot  be  fixed  to  a  dead 
certainty.  The  report,  however,  has  its  effect 
on  the  market. 

There  is  a  good  demand  for  cutlery  at 
present,  according  tojobbers,  andJPainchaud, 
Squire  &  Co.  feel  the  influence  of  this  in  the 
lines  of  specialties  they  handle. 

Archambault  &  Leveille,  hardware  merch- 
ants, 661  Notre  Dame  street,  have  assigned. 
The    principal    creditors    are  :    R.  Benny, 


$466;  Caverhill  &  Learmont,  $433 ;  James 
Robertson,  $407  ;  F.  X. Archambault,  $655  ; 
J.  H.  Morin,  $530,  and  Jacques  Cartier 
Bank,  $900.  The  total  liabilities  are  about 
$5,000. 

TORONTO  MARKETS. 

Toronto,  March  9,  1894. 
hardware. 

DECIDED  is  the  improvement  which 
has  developed  in  trade  during  the 
week,  and  taking  it  all  round  job- 
bers are  now  fairly  busy.  Coil  chain  is 
going  out  freely,  and  the  same  may  be  said 
of  general  tinware.  Heavy  hardware  is 
also  showing  more  activity.  The  orders 
are  for  fairly  good  quantities,  and 
the  shipping  rooms  present  a  much 
more  active  appearance  this  week  than  they 
have  for  some  time.  The  only  lines  which 
do  not  participate  to  the  same  extent  as 
others  in  the  improved  conditions  are 
plumbers'  and  builders'  supplies,  although 
business  in  the  former  does  show  signs  of 
more  life.  The  feeling  in  trade  is  certainly 
much  better  than  it  was,  and  jobbers'  spirits 
are  verging  buoyancy.  Payments  continue 
to  improve  slightly. 

Wire— Demand  has  increased  materially 
during  the  week,  quite  a  number  of  ship- 
ments having  been  made.  Jobbers  have 
now  been  notified  of  the  reductions  which 
were  announced  in  last  week's  Hardware. 
Barbed  wire  is  going  out  a  little  better, 
although  quantities  are  not  yet  large.  Cop- 
pered still  wire  is  still  on  the  quiet  side. 

Rope — The  activity  previously  noted  has 
been  maintained,  both  in  sisal  and  manilla. 
The  base  price  is  7%  to  8c.  on  sisal,  and 
9%"c.  to  10c.  on  manilla. 

Cutlery — Has  shown  a  little  improve- 
ment, especially  in  the  pocket  line. 

Nails — Cut  and  wire  nails  have  been 
rather  quiet,  although  a  little  more  life  has 
developed  during  the  week. 

Green  Wire  Cloth— Dealers  through- 
out the  country  are  not  being  ready  to  re- 
ceive their  shipments.  There  is  no  move- 
ment in  this  line  yet.  Prices  are  unchanged 
at  $1.85  to  $1.90  per  100  square  feet. 

Tacks — Business  is  still  quiet,  although 
another  couple  of  weeks  will  probably  see 
an  improvement. 

Chain — Coil  chain  is  in  brisk  demand 
especially  the  heavier  sizes  for  broom  pur- 
poses. 

Horseshoes — Are  still  going  out  in  small 
lots  at  unchanged  prices,  namely,  $3.80  To- 
ronto and  $3.85  London. 

Ware — Peerless  is  moving  freely,  but  blue 
and  white  is  quiet. 

Lawn  Mowers — No  shipments  are  yet 
being  made;  neither  are  there  any  orders 
being  booked. 

Sporting  Goods — Demand  continues 
steady  for  ammunition,  but  for  guns  and 
rifles  there  is  no  demand  whatever. 

Plumbers'  Supplies— Business  has  im- 
proved and   prospects   are   brighter  by  the 
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MA  RKKTS.  —  Continued 

enquiries  being  received  for  quotations,  but 
the  movement  is  not  yet  active. 

Iron  Pipe— Quite  a  number  of  shipments 
have  been  made  during  the  week  in  fair 
quantities. 

Builders'  Supplies— Trade  continues 
quiet,  although  the  feeling  is  little  better. 

Milk.  Can  Trimmings— Trade  stillkeeps 
brisk.  Tinned  iron  for  making  up  stock  is 
going  out  treelv.  Sap  buckets  and  sap 
spiles  are  now  in  good  demand. 

Firebrick — Quiet  and  unchanged,  at 
$33  to  $36. 

METALS. 

More  activity  is  shown  in  this  line  and  a 
much  better  feeling  prevails,  although  no 
improvement  is  show. 

Pig  Iron — There  is  a  decidedly  better 
feeling  in  pig  iron.  Several  orders  for  100- 
ton  lots  have  been  placed  for  Carnbroe 
this  week  at  quotations,  shipments  to  be 
made  by  first  vessel  coming  up  the  St. 
Lawrence.  Some  sales  are  also  reported  in 
No.  1  Siemens  at  quotations.  Stocks  of  pig 
iron  in  the  hands  of  foundrymen  are  low. 
We  quote  :  Summerlee,  $20.50  to  $21  ; 
Carnbroe,  No.  1,  $19.50  to  $20;  Siemens, 
No.  1,  $18.75  to  $19. 

Bar  Iron — Business  has  been  rather 
quiet  in  this  line  during  the  week,  orders 
being  small.  Prices  unchanged  at  $1.85  to 
$1.90 

Sheet  Iron— This  is  still  in  good  de- 
mand, with  principal  shipments  in  24  gauge 
and  heavier.  Prices  are  unchanged  at 
$2.32^  to  $2.78  per  100  pounds. 

Galvanized  Iron— Is  moving  briskly. 
Quite  a  number  of  import  orders  have  been 
taken  during  the  week,  and  a  good  many 
case  lots  have  been  sent  for  from  stock.  We 
again  quote  case  lots  at  4^  to  5c.  for  28 
gauge. 

Ingot  Tin — A  good  active  trade  is  being 
done  in  Straits'  tin.  Last  week's  prices  are 
being  generally  maintained,  although  some 
orders  have  been  shaded  a  little.  We  quote: 
19  to  20c.  for  small  lots. 

Ingot  Copper — Conditions  are  much 
the  same  as  last  week.  Prices  are  unchanged 
at  11^  to  12c.  for  ton  lots  and  ]/zz.  extra 
for  small  lots. 

Sheet  Copper— More  life  has  developed 

*   in  this  line  during  the  week,  a  number  of 

shipments  from  stock  having  taken  place. 

Prices    are    unchanged   at    15   to   17c.   per 

pound. 

Zinc  Spelter— Nothing  doing.  The  de- 
mand has  been  limited  for  the  past  two 
months.  Prices  are  unchanged  at  &,%  to 
4^c.  for  domestic,  and  4^  to  4#c.  for  im- 
ports. 

Tin  Plates — Trade  is  exceptionally  good 
in  this  line,  particularly  in  the  better  grades 
of  charcoal.  Stocks  are  complete  except  in 
a  few  sizes,  which  are   now   arriving.     We 


quote  as  before  :  $3  85  to  $4  for  I.C.  char- 
coal, and  $3.40  to  $3.50  for  coke  tin,  14x20 
basis. 

Boiler  Tubes — There  is  a  fair  business 
doing,  but  prices  are  easier,  and  those 
quoted  can  be  shaded  for  import.  We 
quote:  \%  inch,  8c;  2  inch,  9c;  2% 
inch,  lot;  2%  inch,  io^c;  3  inch,  i2^c; 
3%  inch,  1 6c;  4  inch,  21c 

Sheet  Steel — There  is  not  much  doing 
generally,  although  sales  of  large  sheets  of 
American  are  increasing.  We  quote  base 
price  :  English,  $2.25  for  plates  and  $2.40 
for  heads  ;  American,  $2.10  for  plates  and 
$2.35  for  heads. 

Sheet  Zinc — Demand  steady,  but  not 
many  case  lots  have  changed  hands,  orders 
being  principally  for  small  lots.  Prices  un- 
changed at  5X  to  5^c 

Corrugated  Iron — Demand  fair  and 
prices  unchanged.  We  quote,  per  square  : 
Galvanized,  26  gauge,  $4.25  ;  22  gauge,  $7  ; 
painted,  $3  to  $4.50. 

Terne  Plates — Are  now  being  called 
for  regularly  and  quite  a  few  boxes  have 
gone  out  during  the  week. 

Hoops  and  Bands  —  While  there  is 
nothing  special  that  is  new  to  note,  busi- 
ness keeps  up  well,  which  jobbers  are  pleas- 
ed to  see  in  view  of  the  heavy  stocks  that 
are  being  carried.  Prices  unchanged  at 
$2.45  to  $2.50. 

Canada  Plates — Trade  continues  quiet 
and  jobbers  have  nothing  but  half-polished 
in  stock,  which  is  still  being  held  at  the 
old  figures  of  $2.65  to  $2.75  per  box.  We 
quote  as  before  :  All  dull,  $2.60  to  $2.65  ; 
half-polished,  $2.65  to  $2.75  ;  and  all  bright, 
$2.90. 

Solder — Quantities  moving  are  not  large, 
but  orders  are  numerous.  Prices  unchanged 
at  14  to  1 6c,  according  to  quantity. 

Pig  Lead — Quite  a  few  shipments  have 
been  made  this  week  from  stock,  and  a 
number  have  been  booked  for  import.  Prices 
rule  at  from  2ji  to  3c  per  lb. 

Antimony — Trade  is  moderate  only,  and 
we  quote  prices  #c.  lower  at  11  to  \\%c. 
GLASS. 

There  have  been  a  few  fair  shipments,  but 
they  do  not  amount  to  much  in  the  aggre- 
gate, and  the  little  that  is  doing  is  princi' 
pally  for  immediate  requirements,  most  of 
the  dealers,  having  booked  for, import,  not 
naturally  wishing  to  buy  heavily.  Prices 
are  unchanged  at  $1.20  to  $1.25  first  break. 
In  plate  glass,  trade  is  improving  both  on 
country  and  city  account. 

PAINTS  AND  OILS. 

Some  improvement  is  noticeable  compared 
with  a  week  ago,  but  even  yet  the  movement 
is  light.  Payments  are  not  as  satisfactory 
as  desired.  Turpentine  is  a  little  easier  in 
the  South,  but  there  is  no  change  here, 
trade  being  fairly  good  at  50c.  Toronto, 
Hamilton,  London  and  Guelph,  with  2c  ad- 
ditional for  outside  points.  Linseed  oil  is 
in    a    little    better     demand,     and    prices 
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are  steady  at  60c  for  raw  and  63c  for 
boiled,  Toronto,  Hamilton,  London,  Guelph, 
with  2c  added  for  delivery  at  outside  points. 
Varnishes  continue  quiet.  There  is  a  little 
more  white  lead  selling,  and  the  base  price 
is  unchanged  at  5c  per  pound.  In  prepared 
paints  business  is  fairly  active  at  $1.05  for 
pure  ;  spring  shipments  are  beginning  to  be 
made. 

OLD  MATERIAL. 

Business  remains  dull  and  prices  un- 
changed. We  quote  prices  paid  by 
dealers  as  follows:  Agricultural  scrap, 55c per 
cwt  ;  machinery  cast,  60c.  per  cwt.;  stove  cast 
scrap  35  to  40c.  ;  No.  1  wrought  scrap  40c 
per  cwt.  ;  N0.2,  including  sheet  iron,  hoop 
iron  and  mixed  steel,  10c;  new  light  scrap  cop- 
per7>^c;  heavy  scrap  copper  8to8j£c;  old 
copperbottoms 7  to 7Xc ;  light  scrap br ass5c ; 
heavy  yellow  scrap  brass  7c ;  heavy  red  scrap 
brass  7  to  7}4c.;  scrap  lead  I  %  to  2c;  scrap 
zinc,  1  Yz  to2c ;  scrap  rubber,  3%  to  4c;  coun- 
try mixed  rags,  75  to  80c  per  100 lbs.;  clean 
dry  bones,  45  to  55c  per  100  lbs.  ;  borings 
and  turnings,  10  to  15c 

SEEDS. 

Deliveries  are  very  light  and  prices  un- 
changed. Some  enquiries  are  now  being 
made  from  the  home  trade,  but  country  deal- 
ers are  slow  in  stocking  up,  as  the  season  is 
scarcely  sufficiently  advanced  and  outside 
markets  weak.  Local  dealers  are  paying 
$5  to  $6.25  for  low  grades  to  choice,  clean 
samples  of  alsike,  with  $6.50  for  strictly 
fancy  samples.  Red  clover  is  quoted  at  $5 
to  $5.25  for  choice  and  $5. 50  to  $5.60  for 
fancy.  Timothy  is  nominal  at  $1.25  to  $1.75 
and  choice  flail-threshed  samples  are  quoted 
at  $2. 

HIDES,  SKINS,  WOOL,  TALLOW. 

Hides — Market  remains  much  as  before. 
Dealers  are  paying  3c  for  green  and  offer- 
ing cured  at  3%  to  3^"c 

Skins — For  best  fresh  skins  80c  is  being 
paid,  and  all  offering  are  taken. 

Wool — There  is  a  little  more  business 
doing,  and  prices  are  unchanged.  We  quote: 
Supers,  i8_J^  to  19c, and  are  selling  at  20 
to  2o^c;  extras  are  unchanged  at  23  to 
24c.  Merchantable  fleece  is  slow  ;  dealers 
are  paying  17  to  i8c,  and  sales  are  made 
at  19  to  I9>£c 

Tallow — Market  quiet.  Dealers  are 
paying  5  to  5#c  for  rendered  and  asking 
6c. ;  rough,  2c 

PETROLEUM. 

Demand  is  still  good  on  the  Toronto  mar- 
ket burning  oils  at  unchanged  prices.  We 
quote  :  5  to  10  barrel  lots,  imperial  gallon, 
Toronto— Canadian,  12  to    I2j£c  ;  carbon 
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safety,  i^'A  to   16c;  American  water  white, 
1 8  to  19c;  photogene,  20c. 

The  Petrolea  Advertiser,  in  its  weekly  re- 
view, says  :  "Crude  oil, $1  per  bbl.;  refined, 
6)4  to  6}4c.  in  bulk,  or  9  to  g%c.  in  barrels 
in  car  lots  f.o.b.  here.  Since  our  last  issue 
ciude  has  dropped  a  cent  and  a  half  a  barrel. 
It  has  been  remarked  that  our  previous  quo- 
tations were  incorrect,  and  for  the  benefit  of 
those  who  do  seem  to  understand,  that  not- 
withstanding oil  may  in  isolated  instances 
be  sold  at  $1  when  the  real  market  price  is 
$1.01  %,  we  may  say  that  the  Petrolea  Ad- 
vertiser is  the  official  mouthpiece  of  the  Oil 
Exchange,  and  its  quotations  are  always  cor- 
rect. The  only  proper  person  to  whom  we 
can  apply  for  official  information  as  to  the 
market  price  on  'Change  is  the  secretary  of 
that  institution,  and  it  is  from  that  gentle- 
man that  we  invariably  receive  our  quo- 
tations just  before  going  to  press.  We  have 
no  possible  object  instating  what  is  not  true, 
and  it  Tom  Jones  or  Jim  Smith  sells  a  small 
receipt  for  $1,  when,  if  he  had  any  appre- 
ciable quantity,  he  could  readily  get  the 
market  price  of  $1.01  K>  it  does  not  alter  the 
fact  that  $i.oi>^  is  the  market  price,  as  was 
the  case  last  week." 

MARKET    NOTES. 

"  Ideas  for  Hardware  Merchants"  is  just 
what  every  live  hardware  man  should  have. 
It  is  50c.  per  copy,  and  can  be  obtained  at 
this  office. 

A.  R.  Woodyatt  &  Co.  of  Guelph,  are 
making  the  hinge  formerly  made  by  the 
Shepard  Hardware  Co.,  of  Buffalo,  whose 
premises  wee  destroyed  by  fire  about  a  year 
ago. 

Otton  Bros.,  dealers  in  stoves,  housefur- 
nishings,  steamfitters,  etc.,  Barrie,  dissolved 
partnership  March  1,  H.  H.  Otton  retiring. 
J.  A.  Otton  will  continue  the  business.  Ot- 
ton Bros,  were  in  business  seventeen  years 
at  the  time  of  the  dissolution. 

The  Tisdale  Iron  Stable  Fittings  Co., 
Ltd.,  a  newly  incorporated  joint  stock  com- 
pany, has  taken  over  the  business  of  the  B. 
G.  Tisdale  Co.,  formerly  of  Brantford. 
Thos.  E.  Aikenhead,  of  the  Aikenhead 
Hardware  Co.,  is  managing  director  of  the 
new  company. 

The  Consolidated  Plate  Glass  Co.  report 
having  opened  26  cases  of  English  and 
French  plate  glass,  which  have  just  arrived 
via  New  York.  "  This  makes  our  stock 
complete.  Business  is  materially  improving 
both  from  the  city  and  country,"  says  the 
firm. 

The  business  of  the  Magnolia  Metal  Co., 
in  its  sales  of  magnolia  metal,  has  increased 
12  per  cent,  from  January,  1893,  to  January, 
1894,  over  the  sales  of  the  previous  year, 
notwithstanding  one  of  the  greatest  panics 
that  the  world  has  ever  seen  passed  over  the 
country  during  that  time.  The  factory  of 
this  company  has  never  closed  down  for  one 
day  on  account  of  the  panic,  and  a  part  of 


the  time  it  had  to  run  all  night  in  order  to 
keep  up  to  the  company's  orders  for  mag- 
nolia metal.  The  outlook  for  the  coming 
year  of  1894  is  very  bright,  and  the  Mag- 
nolia Metal  Co.  anticipates  an  increase  of  at 
least  50  per  cent,  over  the  year  1893. 

H.  S.  Howland,  Sons  &  Co.  have  a  full 
line  of  "  Perfection  "  hair  clippers  in  stock. 

Since  the  decline  in  price,  there  has  been 
a  good  demand  for  heavy  tee  and  strap  and 
barn  door  hinges. 

H.  S.  Howland,  Sons  &  Co.  have  received 
another  consignment  of  the  "  Grant  Star 
Truck,"  supplies  of  which  it  has  been  lately 
difficult  to  get. 

The  Ontario  Water  Meter  Co.  have  re- 
cently shipped  meters  to  Vancouver,  Vic- 
toria, Pembroke  and  Hamilton. 

Frank  Hoar,  formerly  city  traveler  for  H. 

S.  Howland,  Sons  &  Co.,  and Dustan, 

formerly  buyer  for  R.  Worth,  have  gone 
into  partnership  in  Bowmanville  as  hard- 
ware merchants. 

M.  &  L.  Samuel,  Benjamin  &  Co.  are  now 
in  a  position  to  fill  orders  for  "  Columbian  " 
spades  and  shovels  ;  also  "  Montana"  har- 
vest tools,  both  of  which  they  handle  ex- 
clusively on  this  market. 

Toronto  Cutlery  Co.  report  a  large  in- 
crease in  the  nu  Tiber  of  orders  received 
during  the  past  week.  The  firm  says  : 
"  We  continue  to  have  a  large  demand  for 
our  Non  XL  brand  of  pocket  cutlery.  We 
are  also  having  a  run  on  our  cutlery  clips, 
which  are  being  well  received  by  the  trade. 
Reports  from  all  our  travelers  are  good." 

The  Collins  Mfg.  Co.  report  that  they  are 
experiencing  a  large  demand  for  Hathaway 
fencing.  A  member  of  the  firm  said  :  "  We 
have  not  stopped  running  for  three  nights 
and  have  a  number  of  extra  hands  em- 
ployed. Orders  are  coming  in  rapidly  in 
our  metal  spinning  department,  and  we  are 
having  hard  work  to  keep  pace  with  them." 

The  Clauss  Shear  Co.  report  the  cutlery 
trade  opening  up  nicely,  and  orders  from 
their  travelers  on  the  increase.  "  The  de- 
mand for  our  goods  has  exceeded  our  ex- 
pectation, and  our  shears  are  finding  much 
favor  with  the  trade,"  said  a  member  of  the 
firm.  "  We  have  sold  a  great  number  of  our 
new  six-bladed  choppers.  Retailers  seem  to 
find  them  ready  sellers." 

The  Canadian  Mineral  Wool  Co.,  Toron- 
to, report  that  they  are  experiencing  a  large 
demand  for  their  several  lines  of  asbestos 
steam  packing.  "  Steamers  and  saw  mills 
are  commencing  to  fit  up,  hence  the  de- 
mand," they  say.  "  We  have  just  finished 
the  contract  for  covering  the  piping  in  the 
court  house  at  Woodstock.  Business  is  im- 
proving materially." 

The  McClary  Mfg.  Co.  report  that  they 
are  making  an  important  change  in  their 
ranges,  which  in  the  future  will  have  flush 
tops,  whece  before  they  had  raised  reser- 
voirs.    This  will  give  the  tops  a  larger  sur- 


face. "  A  testimonial  when  unsolicited  is 
extremely  gratifying, and  here  is  a  specimen 
of  one  that  we  recently  received,"  said  a 
member  of  the  firm  : 

Colchester,  Jan.  14,  1894. 
McClary  Mfg    Co.,  London,  Ont.: 

Gentlemen, — I  have  a  cook  stove  of  your  make;  it  is 
called  the  Improved  Hercules,  J.  &  O.  McClary,  Patent- 
ed 1862,  No.  8;  it  has  been  in  use  over  30  years  steady, 
and  it  is  as  good  as  it  ever  was,  with  the  exception  of 
fire  back  and  grate,  and  some  of  lids  are  cracked.  I 
would  like  to  know  if  repairs  can  be  got  for  those  kind 
of  stoves  yet,  and  what  would  be  the  price  of  repairs  by 
piece,  and  price  of  stoves,  if  any  on  hand.  They  cannot 
be  excelled  for  baking  and  heating  purposes. 
Yours  truly, 

Jos.  Boring, 

Colchester,  Ont. 


AMERICAN  MARKETS. 

New  York,  March  9,  1894. 

PIG  Tin— Speculative  interest  is  still 
very  tame.  About  a  year  ago  the 
metal  was  considered  cheap  enough 
at  about  2i)4c.  for  August  delivery  to  be  a 
good  investment.  Just  now  there  is  no  sign 
of  investment  or  other  demand  at  17c.  for 
August,  1894,  delivery,  or  other  deliveries  at 
correspondingly  low  rates.  The  consump- 
tive demand  is  also  tarne,  despite  the  com- 
paratively low  cost  of  the  metal  and  conse- 
quent inducement  for  consumers  to  carry 
more  than  the  average  surplus  stock.  The 
statistical  position,  from  a  broad  point  of 
view,  would  seem  to  be  well  discounted  in 
present  prices  for  early  deliveries,  and  pos- 
sible tariff  changes  are  even  more  fully  dis- 
counted in  the  exceptionally  low  quotations 
that  have  been  made  of  late  for  deliveries 
running  through  the  last  half  of  the  year. 
Still,  evidence  of  faith  in  the  future  of  the 
market  is  as  light  at  the  present  time  as  it 
was  conspicuous  a  year  ago. 

Copper — Little  or  no  change  in  the  char- 
acter of  the  buying  or  in  the  demand  is  re- 
ported. The  same  remark  would  apply  to 
the  offering.  Upon  the  whole,  the  market 
would  seem  to  be  a  waiting  one,  and,  pend- 
ing developments,pncesare  greatly  nominal. 
The  range  of  quotations  is  g^i  to  9^c.  for 
Lake  Superior  ingot,  q}i  to  9>£c.  for  elec- 
trolytic, and  ()Y%  to  9%c  for  casting  stock, 
according  to  brand  and  quantity. 

Pig  Lead — The  higher  level  of  prices  es- 
tablished yesterday  was  maintained,  there 
having  been  little  stock  for  sale  at  under 
3.30c,  while  most  sellers  asked  more  money. 
There  was  nothing  in  the  nature  of  free  buy- 
ing nor  much  life  to  the  demand.  In  fact, 
the  firmness  of  the  market  was  due  chiefly 
to  extreme  reserve  on  the  part  of  sellers, 
the  most  of  whom  seem  to  have  confidence 
in  a  further  advance  later  on.  St.  Louis 
wire  to  the  Metal  Exchange  quoted  3.05c. 
London  cable  was  ,£9  6s.  3d.  for  soft 
Spanish. 

Spelter.— Prices  remain  very  steady 
here  and  at  primal  points,  but  business  is 
rather  slack  and  the  demand  is  very  ordin- 
ary. There  were  no  new  features  in  the 
general  situation  that  would  tend  to  areuse 
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X5I  y?S5KA?i  ™r .  ^ 

URE  CARBONATE  OF  LEAD  »"■>  Paint  Mixture 

URE  OXIDE  OF  ZINC  known 

TEST  our  High  Standard  Pure  Prepared  Paints  for  the  above,  and  if  you  are  satisfied 
with  the  test,  and  want  the  HEAVIEST  BODIED  PURE  LINSEED  OIL 
PAINT  MADE,  write  us  for  sample  cards,  terms,  prices,  etc. 


Sanderson  Pearcy  &  Co.  uhhm**  Toronto. 


^obate  ^    JOSEPH  RODGERS  &  SONS, 

*L.wTlj  MANUFACTURERS    OF 


Limited. 


Pocket  and  Table  Cutlery,  Scissors,  Razors,  Erasers,  Etc. 

These    goods    have    fully    maintained    their    reputation    as    the    best    cutlery    in    the    world    for    over 

ONE    HUNDRED  AND  FIFTY  YEARS. 

Any  Infringements  of  our  Name  and  Corporate  Mark  will  be  promptly  prosecuted. 

Sole  Agents  tor  Canada, 

JAMES  HUTTOIM  &  CO.,  -  -  Montreal 
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ard  Wear  Paper 


FOR- 


Hardware  Men 

Manillas,  Brown  Wrapping, 
Hardware  Manilla  .  .   . 
Leather  Manilla,  Etc.,  Etc. 


PflPEH 


We  can  supply  Paper  of  all  Grades,  in  any  size  or  weight, 
at  the  best  prices  and  most  favorable  terms.  Write  us 
for  samples  and  quotations. 


TORONTO  BRANCH  :  29  Front  St.  West. 
MONTREAL  BRANCH  :  318  St.  James  St. 


THE 


E.  B.  EDDY  CO.,  Hull,  Canada 
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Oth 


Green  Painted    Screen  Cloth. 
Special  Lath   Cloth.      Hardware 
Grade     Cloth        Milk     Strainer 
Cloth.        Sand     Screen     Cloth. 
^ Honey    Extractor    Cloth.     Fan- 
ning Mill  and  Threshing  Machine  Cloth,   Etc.,   Etc. 
Write  for  Catalogue  and  Price  List.______ 

The  B.  Greening  Wire  Co.,  Ltd, 

Hamilton,  Canada. 


interest.  Western  brands  were  again  quot- 
ed at  385  to  3.90c.  early  delivery  here  or  at 
common  point.  The  Metal  Exchange  St. 
Louis  wire  was  3.65c.  London  cable  quot- 
ed £lS  T3S-  96.  for  good  merchant  brands. 
Antimony. — Demand  was  about  the  same 
as  previously  of  late  and  prices  stand  at 
%Y%  to  9:.  for  Hallett's  and  10  to  io^c  for 
Cookson's  still  quoted. 

Tin  Plate.— The  market  was  without 
really  new  feature,  business  having  been 
only  fair  and  mostly  at  previous  prices, 
while  the  demand  showed  little  spirit. 

Iron  and  Steel— Dealings  in  pig  iron 
reflect  no  change  in  the  temper  of  con- 
sumers, since  the  quantity  of  stock  involved 
is  almost  invariably  moderate  unless  special 
prices  are  made.  Upon  the  whole  the  mar- 
ket is  rather  weak  in  tone  as  well  as  dull. 
In  various  lines  of  manufactured  goods  a 
very  fair  business  is  passing,  but  competi- 
tion continues  keen,  and  prices  are  still  low 
and  irregular  nearly  all  along  the  line. 


HUSTLERS. 

WE  have  written  the  heading  of  this 
article  with  considerable  trepidation, 
says  an  exchange,  because,  while 
the  accepted  meaning  of  the  term  is  one  of 
commendation,  our  own  observation  and  ex- 
perience have  reached  conclusions  com- 
pletely the  reverse. 

The  hustler,  pure  and  simple,  is  a  product 
wholly  modern.  Mostly  self  made,  like  the 
most  of  his  class,  he  is  not  well  made  ;  but, 
as  a  sample  of  off-hand  work,  he  is  a  type  of 
the  times  in  which  he  lives.  Speed  is  the 
element  of  his  greatness — a  fancied  ability  to 
be  abundantly  on  hand  in  several  places  at 
once.  His  training  began  in  the  lower  grades 
of  the  public  schools,  where  his  hustling 
propensity  appeared  in  his  pronounced  ab- 
ility to  be  out  of  school  half  the  time  and 
still  to  keep  on  with  his  class.  He  began 
early  to  take  good  care  of  himself.  Odd 
iobs,  picked  up  here  and  there, and  promptly 
executed,  won  for  him  favor  and  reward  and 
early  created  in  him  the  idea  that  school 
is  no  place  for  a  "feller  that  is  bound  to  be  a 
hustler."  As  this  idea  grows — and  in  cer- 
tain soil  the  growth  is  rapid — study  and 
the  healthy  restraints  of  the   school   room 


are  given  up,  and  the  hustler  leaps  into  the 
world  of  work.  What  is  he  good  for  ? 
Everything.  He  carries  papers.  He  is  a 
messenger  boy.  Office  work  attracts  him, 
and  he  is  soon  the  principal  man  in  the 
firm.  Here  is  where  he  shines.  He  is  all 
over  town  at  the  same  instant ;  and  he  can 
get  more  orders  in  a  given  time  than  any 
other  ten  men  in  the  establishment.  All 
at  once  he  severs  his  connection  with  his 
employers,  seeks  another  house,  and  the 
places  which  knew  the  hustler  once  will 
know  him  no  more  forever.  They  are  glad 
to  get  rid  of  him  ;  they  are  gladder  when 
he  has  gone  ;  and,  thankful  to  be  able  once 
more  to  breathe  the  unhustled  air  of  heaven, 
rejoicing  with  exceeding  great  joy,  they  pro- 
ceed contentedly  to  straighten  out  the  hust- 
ler's tangles,  and  rectify,  so  far  as  they  can 
rectify,  the  mistakes  and  blunders  of  the 
rattle-headed,  half-brained  nincom  who  has 
so  long  made  life  a  wearisome  burden. 

We  submit,  then,  that  the  hustler  is  not 
what  he  is  cracked  up  to  be.  We  insist  that 
the  whole  theory  and  practice  is  wrong.  The 
world  has  already  too  many  of  these  un- 
schooled young  men  who  have  managed,  by 
cutting  cross-lots,  to  get  into  places  they  can 
never  hope  to  fill.  They  have  sprouted  too 
soon  and  have  grown  too  fast,  and  represent 
too  little  on  the  dollar,  no  matter  how  we  con- 
sider them,  to  induce  the  taking  of  any  stock 
in  them  even  in  the  most  prosperous  times. 

"  To  hustle,"  says  Worcester,  is  "to  shake 
together  into  confusion";  and  the  sooner 
the  business  world  learns  the  definition  and 
is  influenced  by  it,  the  better  it  will  be  for 
the  business  world. 


THE  EXPENSE  ACCOUNT. 

THIS  is  the  account  which  determines 
success  or  failure,j  says  an  ex- 
change, and  while  it  is  to  some  extent 
under  the  control  of  the  merchant,  it  is  not 
altogether  so.  So  much  of  it  is  under  his 
control,  however,  as  matters  generally  go, 
that  he  can  always  stop  safely  on  the  far 
side  of  the  danger  line,  if  he  will  but  do  so. 
Many  failures  have  for  their  excuse,  "the 
expenses  were  too  he\vy." 

It  is  said  of  the  Jews  that  when  they  lose 
money  they  starve  themselves. 
That  remedy  does  not,  however,  enter  into 


the  American  economy,  and  it  is  well  for  the 
trade  generally  that  it  does  not,  else  busi- 
ness in  general  would  suffer  more  than  it 
has  for  some  time  past. 

But  when  the  returns  of  business  do  not 
warrant  indulgence  in  things  not  really 
necessary,  though  they  be  pleasint  to  en- 
joy, then  the  careful  man  of  business  will 
starve  his  desires  so  that  both  ends  meet 
properly. 

It  is  probable  that  more  expense  accounts 
have  been  carefully  examined  during  the 
past  months  than  have  been  in  five  times  as 
many  months  in  years  gone  by. 

While  it  is  very  unfortunate  that  the  cause 
of  this  close  scrutiny  is  still  with  us,  yet  if 
the  lessons  learned  now  will  be  of  lasting 
benefit  to  those  concerned,  it  cannot  be 
said  that  this  particular  thorn  had  not  its 
rose. 

Many  men  have  wrecked  their  business 
careers  by  a  trust  in  fate,  who  might  have 
been  successful  had  they  but  exercised 
prudence. 

Too  many,  we  fear,  do  not  realize  that 
Franklin's  method  of  getting  rich  is  just  as 
applicable  to-day  as  it  was  when  he  told  it 
to  the  young  men  of  his  day.  That  the  out- 
go should  be  somewhat  less  than  the  income, 
is  a  business  truism,  and  so  familiar,  that,  in 
many  minds,  it  has  been  treated  with  the 
contempt  of  forgetfulness. 

But  the  inexorable  rules  of  business  have 
revenge  for  this  forgetfulness,  and  disaster 
always  follows  those  who  violate  them. 

So  many  men  cry  :  "  We  cannot  reduce 
our  expenses;  we  do  not  know  any  item  that 
we  can  lop  off."  If  that  is  true,  if  nothing 
can  be  changed,  if  nothing  can  be  lessened, 
then  the  man  has  no  doubt  done  the  best  that 
is  in  him.  His  other  lemedy  is,  of  course, 
to  increase  his  income.  But  if  he  can  df^ 
that  readily  this  article  is  not  for  him. 

But  with  the  majority  of  men  the  ability 
to  spend  is  far  beyond  the  ability  of  earning, 
and  hence  the  always  present  necessity  of  a 
strong  curb  on  the  spending  faculty. 

Nothing  supplies  this  curb  so  readily  as 
necessity.  That  condition  is  present  to-day. 
The  business  men  of  this  generation  have 
received  a  practical  lesson  which  should 
serve  them  during  the  remainder  of  their 
careers. 

And  if  the  expense  account  receives 
always  the  scrutiny  which  it  deserves,  more 
men  will  be  blessed  with  a  competency  than 
ever  before. 
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CONFIDENCE 
IN 
THE 
FUTURE 


th 


SPRING'S  AWAKENING. 


S  ALL  that  is  required 
to  make  trade  boom, 
and  full  confidence 
has  now  been  restored 
by  the  publication  of 
Trade  and  Navigation 
Returns  for  the  fiscal  year 
ending  30th  June  last,  which 
shows  that  the  aggregate  trade  for  the  year  was  the  largest  ever  known  in 
the  history  of  the  Dominion.  At  last  the  tide  has  turned.  Already 
Canada's  sons  of  toil  are  returning  from  the  United  States  in  droves.  Long 
trains  of  settlers'  effects  are  passing  the  border  northward  daily.  The 
United  States  free  lands  are  gone,  but  the  richest  natural  meadow  and 
mineral  lands  of  the  world  remain.  We  are  on  the  eve  of  a  glorious  future. 
What  it  holds  for  this  country  is  too  grand  to  be  fully  realized.  Our  un- 
limited resources  practically  remain  undeveloped. 

The  Hardware  Merchant  is  the  only  journal  in  Canada  read  by  the 
hardware,  tinware  and  housefurnishing  trades  ;  its  circulation  extends  over 
the  whole  Dominion  ;  it  is  the  standard  paper  of  the  trade  ;  it  carries  as 
high  a  class  of  advertising  as  any  other  hardware  journal  in  the  world  ;  it  has 
five  times  the  circulation  of  any  other  journal  in  Canada  ;  and  there  is  no 
room  at  the  top — we  are  there. 

IF  THEY  SEE  YOUR  GOODS  IN  THE  HARDWARE  MERCHANT  THEY  BUY  THEM. 
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BUSINESS  CHANGES. 

DIFFICULTIES,ASSIGNMENTS,COMPROMISES. 

THE  Legal  and  Commercial  Exchange, 
Toronto,  is  going  into  liquidation. 
The  business  will  in  all  probability  be 
closed  up  about  the  first  day  of  May. 

W.  A.  Murphy,  paints,  etc.,  Ottawa,  has 
assigned. 

Archambault  &  Leveille,  hardware  mer- 
chants, Montreal,  have  assigned. 

H.  A.  Scarth,  Griswold,  Man.,  has  com- 
promised at  6oc.  on  the  dollar. 

P.  Walsh  (P.  F.  O'Conner,  prop.),  hard- 
ware merchant,  Halifax,  has  assigned. 

W.  Watson,  general  merchant,  Cadmus, 
has  assigned  to  W.  A.  Campbell,  Toronto. 

F.  G.  Lewin,  general  merchant,  Mooso- 
min,  Man.,  has  been  granted  an  extension. 

D.  McKellar  &  Son,  general  storekeepers, 
Belmont,  have  assigned  to  Wm.  H.  O'Neil. 

Isaac  H.  Freemeyer,  general  storekeeper, 
Stevensville,  has  assigned  to  John  Hender- 
shot. 

Wm.  Watson,  general  storekeeper,  Cad- 
miss,  has  assigned  to  W.  A.  Campbell,  To- 
ronto. 

Jas.  Rogers,  sr.,  general  storekeeper, 
Cheltenham,  has  assigned  to  W.  A.  Camp- 
bell, Toronto. 

A  demand  of  assignment  has  been  made 
on  A.  Vezina,  general  merchant,  Ste.  Gene- 
vieve de  Batiscan,  Que. 

W.  S.  Garrison,  general  merchant,  Shef- 
field, N.  B.,  has  assigned.  So  has  W.  J. 
Hemenway,  in  the  same  line  of  business  at 
Carman,  Man. 

PARTNERSHIPS  FORMED  AND  DISSOLVED. 

Cote  &  Frere,  general  merchants,  St. 
Johns,  Que.,  have  dissolved. 

George  B.  Jones,  general  merchant,  Apo- 
hagin,  N.B.,  has  admitted  W.  Jones  as 
partner;  style,  Jones  Bros. 

Partnerships  have  been  registered  in 
Montreal  between  Jos.  Price  and  Wm.  John 
Price,  hides  merchants  (John  Price  &  Son). 

Dissolutions  have  been  registered  in 
Montreal  between  John  Thomas  Cassidy 
and  Albert  W.  Bonner,  leather  belting  and 
manufacturers'  agents  (Cassidy,  Bonner  & 
Co.) 

W.  L.  Haldimand  &  Son,  manufacturers' 
agents,  have  dissolved,  and  a  new  firm 
formed  composed  of  Wm.  L  Roderick, 
McK.  and  Geo.  C.  Haldimand,  style  un- 
changed. 

A  partnership  has  been  registered  in 
Granby,  Que.,  by  James  Chalmers  and  Alex. 
I.  Chalmers,  to  do  business  as  tinsmiths  and 
roofers  under  the  style  of  J.  Chalmers  & 
Son. 

Torney,  Georgeson  &  Co.,  plumbers, 
Ottawa,  have  dissolved.  The  business  will 
be  continued  by  J.  A.  Torney  and  D.  G. 
Georgeson,  under  the  style  of  Torney  & 
Georgeson. 

Bernier  &  Bernier,  founders,  Lathiniere, 
Que.,  have  dissolved.  A  new  firm  has  been 
formed,  composed  of  Jean  Baptiste  Bernier, 


Alphonse   Bernier,   and   Thedule   Bernier  ; 
style  unchanged. 

SALES  MADE  AND  PENDING. 

The  stock  of  Frr.nk  Squibb,  plumber  and 
electrical  supplies,  Hamilton,  has  been  sold. 

The  stock  of  Chas.  Martini,  tinware  and 
hardware  merchant,  Rodney,  has  been  sold. 

James  A.  Rathburn,  general  merchant, 
Whitburn  Mines,  is  selling  off  to  close 
business. 

The  stock  of  Jas.  Dilworth,  drugs  and 
general  merchant,  Toronto,  is  advertised  to 
be  sold  by  the  bailiff. 

The  general  stock  of  W.  H.  Maulson, 
general  merchant,  Moosomin,  Man, is  to  be 
sold  by  auction  on  March  12th. 

H.  Gillespie  &  Co.,  general  storekeepers. 
Alvinston,  have  sold  out.  The  stock  of  J.  E. 
Lewis  &  Bros.,  plumbers,  Montreal,  has 
been  sold. 

The  general  stock  of  C.  A.  Gillespie,  of 
Woodstock,  amounting  to  $5,497,  was  sold 
at  Suckling's  to  J.  Stanley,  of  Brantford,  at 
59^c.  on  the  dollar.  The  book  debts, 
amounting  to  $717,  were  withdrawn,  the 
highest  bid  made  being  9c.  on  the  dollar. 

FIRES. 

S.  Honsberger,  carriage  maker,  Jordan, 
has  been  burned  out. 

J.  &  W.  Dick,  general  merchants,  Find- 
lay,  have  been  burned  out. 

The  firm  of  Snyder  &  Salem,  carriage 
makers,  have  been  burned  out. 

F.  B.  Horner  &  Co.,  general  merchants, 
Sault  Ste.  Mane,  have  been  burned  out. 

J.  B.  Wilson's  general  store,  Koslo,  B.C., 
has  been  partially  burned.     It  was  insured. 

The  nail  factory    of    Moore  &   Co.,   St. 


John's,  has  been  burned.  Loss,  $40,000  ; 
insurance,  $18,000. 

The  syndicate  block,  Brandon,  Man., 
owned  and  occupied  by  Wilson  &  Rankin, 
was  destroyed  by  fire  28th  ult.;  damage, 
$25,000;  uninsured. 

The  residence,  general  store,  stock  and 
household  goods  belonging  to  William 
O'Donnell,  Cloyne,  Ont,  were  destroyed  by 
fire  on  Friday.  Everything  was  consumed. 
The  fire  is  supposed  to  have  been  of  incen- 
diary origin.  The  stock  was  insured  for  $800. 

Fire  at  Sault  St.  Marie,  Ont.,  on  Satur- 
day morning  destroyed  Goorke's  boot  and 
shoe  store,  also  a  brick  block  owned  by  Mr. 
Holt,  of  Montreal.  Mr.  Goorke's  loss  is 
about  $4,000  ;  insured  for  $2,500.  Hoh's 
loss  is  about  $7,000.  The  building  was  oc- 
cupied by  Horner  &  Co.,  general  merchants. 
Loss  about  $5,000;  insured  for  $3,000.  The 
fire  originated  by  the  explosion  of  a  lamp  in 
Goorke's  back  shop. 

These  have  been  burned  out  or  partly 
burned  out  in  Kalso,  B.C.:  J.  Almore,  gen- 
eral merchant ;  G.  C.  Buchanan,  saw  mill  ; 
Byres'  Hardware  Co.;  A.  &  J.  Fletcher, 
hotel  ;  Galena  Trading  Co.;  H.  Giegerich, 
general  merchants  ;  Green  Bros.,  general 
store ;  Mrs.  H.  T.  Gunn,  hotel ;  J.  W. 
Levers,  drugs  ;  W,  J.  Parbain,  gents'  fur- 
nishings ;  Mahoney  &  Lundbery,  hotel ;  J. 
F.  Ward  &  Co.,  hotel ;  J.  B.  Wilson,  general 
store  ;  Wilson  &  Perdue,  butchers  ;  R.  W. 
Wright,  produce. 

DEATHS. 
John  Branigan,  grocer,  Kingston,  is  dead. 
C.    S.  Stewart,  hotel  and    general    s  ore 
Maitland,  is  dead. 

James  Thomson,  hardware  merchant,  To- 
ronto. 


SS.  SMOKELESS  POWDER 


Is  the  best;  it  does 
not  contain  any  nitro 
glycerine,  and  is  not 

affected  by  the  heat  or  cold.  It  is  made  by  the  Smokeless  Powder  Company,  Limited, 
Dashwood  House,  New  Broad  Street,  London,  E.  C.  Works,  "  Barwick  Herts."  It 
is  used  by  sportsmen  all  over  the  Dominion.     One  firm  in  New  York  have  purchased 

SK3CK3  JAMES  DARLING  &  CO. 


kept  at  Montreal. 


Send  for  Price  List. 


429  Board  of  Trade  Building 

MONTREAL,  Agents. 


Church's  Cold  Water  .  . 

ALABASTINE 

Has  superseded  all  other  water-color  wall   coatings. 

It  is  the  best  advertised  goods  in  this  line. 

Now  sold  in  every  English  speaking  country  on  the  globe. 
Equally  adapted  for  city  and  country  dealers'  trade.  4 

Easily  applied  by  anyone  who   can  handle  a  brush. 

Put  up  in  five-pound  packages,  and   never  so  Id  in  bulk. 
Pays  the  dealer  Fifty  per  cent,  profit. 

Beware  of  Imitations  bearing  similar  names. 
Order  early  to  insure  a  full  line  of  advertising  matter. 

THE  ALABASTINE  CO.,  Limited. 

PARIS,  ONTARIO,    Sole  Manufacturers, 


Hill  &  Forbes,  327  St.  James  St.,  Montreal.         McArthur,  Corneille  &  Co.,  St.   Paul  St.,  Montreal. 

Agents  for  Eastern  Ontario,  and  Province  of  Quebec. 

G.  F.  Stephens  &  Co.,  Winnipeg,  Man.     Agents  for  Manitoba  and  British  Columbia. 
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H.   BOKER'S 

WILE    FENCING   PLYERS 


ARE  THE 


Best  and  Cheapest  in  the  Market 

LOOK    FOR    THE 


..TRADE 


f 


MARK 


SOLDER. 


Half-and-Half  Solder. 
Plumber's  Solder. 

Refined  Metal  Solder. 
Triangular  Solder. 


We  guarantee  all  OUR  GOODS !     If  found 
unsatisfactory  can  be  returned  at  our  expense. 


Toronto  Smelting /Refining  Works 

92  and  94  Queen  St.  E.,  TORONTO. 

VARNISHES 


Acknowledged 

Al 


TRADE   MARK 


Unicorn 
Brand 


Don't  be  deceived.     We  guarantee 
them  against  all. 

Manufactured  by 

A.  RAMSAY  &  SON,  MONTREAL 

ESTABLISHED  1842. 


Canada  Iron  Furnace  0o„  Ltd. 

i 

Manufacturers  of 

CHARCOAL  PIG   IRON 

MONTREAL. 

brand  "C.  |.  F." THREE 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO.  E,  DRUMMOND, 


Managing  Director  and  Treasurer 


CRADLE  CHURN 


The  Cradle  Churn 


The  Easiest  to  Clean  and  Operate 
and  Guaranteed  in  every  Particular 


Send  for  Descriptive  Circular  and  Testimonials. 


Ghas.  Boeckh  &  Sons 


Wholesale  Agents. 


Toronto. 


Bieyeles 

To  the  Trade  at  prices  that  yon  can  make 
something  ont  of  them. 


We  are  Direct  Importers  and 
Sole  Agents  of  the  famous 


Weigh  and  Ouenton 

BICYCLES 

And  can  furnish  the  trade  at  right  prices.     Get  our  Catalogue  free. 


THE  BOWMAN  HARDWARE  and  SPORTING  GOODS  GO. 

LIMITED. 

HAMILTON,        -        ONT. 


BLACK 
DIAMOND 


FILE 
WORKS, 


21    Richmond  St.,  Philadelphia,  Pa. 

G-.  &  ZE3Z.  ZB^ZRZrNTIETT, 

MANUFACTURERS  OF 

Mill  Sawf iles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  _  Lightning  Sawfiles. 

EVERY  OTHER    DESCRIPTION  OF  SAW   FILES. 
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'E  are  going  more  heavily  into 
gas  fixtures  now  than  we  ever 
have  before,"  said  Mr.  Wilson, 
of  McDonald  &  Wilson,  Yonge  street. 
"  We  have  a  complete  stock  in  this  line,  and 
are  also  just  receiving  some  new  lines  of 
gas  stoves  and  ranges.  Enquiries  are  plen- 
tiful, but  there  have  not  been  many  sales  in 
gas  stoves  yet." 

"Yes,  we  are  rushing  things  just  now," 
said  Mr.  Mclntire,  Queen  street  west.  "We 
have  received  the  contract  for  putting  in 
fans  and  galvanized  iron  pipes  in  the  Cen- 
tral Prison,  for  the  purpose  of  carrying  off 
the  shavings  from  the  wood-working  ma- 
chinery. We  are  also  keeping  busy  in  the 
shop  with  other  work,  but  sales  in  the  store 
have  been  rather  slow." 


"  We  are  commencing  to  hustle  for  spring 
trade,"  said  E.  Clapp,  of  Clapp  &  Moses, 
Yor.ge  street.  "  We  are  expecting  a  large 
demand  for  the  Ladies'  Friend  Carpet 
Stretcher,  for  which  we  hold  the  agency  for 
York  county.  We  are  issuing  a  circular  to 
our  customers,  thanking  them,  on  behalf  of 
Mr.  Moses,  for  their  favors  in  the  past,  and 
assuring  them  of  a  continuance  of  prompt 
execution  and  competent  work,  on  our 
part,  in  the  future." 

"  There  has  been  some  improvement  in 
sales  during  the  last  week,"  said  Geo.  Pear- 
sail,  Yonge  street.  "  We  have  given  the 
skate  sign  a  back  seat  and  are  making  ac- 
tive preparations  for  spring  trade.  Every- , 
thing  is  moving  along  nicely." 


business  will  keep  a  large  number  of  hands 
going,  and  will  necessitate  the  employment 
of  a  special  staff  of  skilled  workmen. 

The  daily  output  of  the  paper  mills  at 
present  is  not  less  than  twenty-eight  tons, 
and  with  the  additional  machinery  in  the 
bag-making  department  it  will  be  largely 
increased. 

At  the  rear  of  the  company's  match  fac- 
tory two  massive  buildings,  each  covering 
an  area  of  300  feet  long  and  60  wide,  are  to 
be  constructed.  Into  these  will  be  removed 
the  machinery  for  the  manufacturing  of 
pails  and  tubs,  which,  as  already  stated,  oc- 
cupies the  premises  to  be  converted  into  a 
new  paper  mill.  These  new  buildings  are 
to  be  made  of  stone.  Arrangements  are 
complete  for  their  construction,  and  the  con- 
tractors will  shortly  begin  work. 


THE  EDDY  PAPER  BUSINESS. 

THE  E.  B.  Eddy  Company,  of  Hull, 
have  met  with  such  success  in  the 
manufacture  of  paper  since  they 
branched  out  into  tnat  industry,  only  a  com- 
paratively short  time  ago,  that  they  have 
decided  to  make  extensive  additions  and 
alterations  to  their  present  establishments, 
and  to  go  in  on  a  large  scale  for  the  making 
of  paper  bags. 

It  is  learned  from  Mr.  Eddy  himself  that 
arrangements  were  now  complete  for  con- 
siderable extensions  to  the  company's  pre- 
mises, and  that  operations  were  to  com- 
mence at  an  early  date. 

The  present  pail  and  tub  factory  on  the 
west  side  of  Bridge  street  is  to  be  converted 
into  a  paper  mill,  where  bags  of  all  dimen- 
sions and  of  all  qualities  of  paper  are  to  be 
made.  They  will  be  turned  out  in  almost 
countless  quantities,  in  all  sizes,  weights  and 
grades.  The  paper  machine  is  now  in  the 
course  of  construction  at  Waterdown,  N.Y. 
The  paper  bag  machines  are  being  made  on 
the  premises  on  new  plans  and  specifica- 
tions.    This    extension   of    the    company's 


THE  CRADLE  CHURN. 

THE  following  are  samples  of  the  numer- 
ous testimonials  tecently  received  by 
the  manufacturers  of  the  churn  : 

"  I  have  been  using  one  of  your  Cradle 
Churns  for  the  past  ten  months,  and  have  no 
hesitation  in  saying  it  is  the  best  churn  on 
the  market,  and  would  recommend  it  to  all 
intending  purchasers."  James  Blackstock, 
Blake,  Man. 

"  We  have  been  using  a  No.  3  Cradle 
Churn  for  nine  months  past,  and  like  it  very 
much.  We  have  a  No.  3  Barrel  Churn 
which  we  had  used  only  two  years,  and  we 
have  laid  it  aside,  as  we  much  prefer  the 
Cradle  Churn.  The  Cradle  Churn  is  much 
easier  to  work,  and  is  very  convenient  in 
every  way."  Mrs.  Donald  Fraser,  Eden, 
Man. 

Attention  is  called  to  the  descriptive  cut 
in  our  advertising  columns. 


A  petition  from  no  of  Toronto's  leading 
merchants  prays  that  the  Assessment  Act 
be  so  amended  that  when  a  man  improves 
his  property  he  shall  not  have  his  taxes  in- 
creased for  so  doing,  or  that  Municipal 
Councils  be  granted  the  power  to  carry  out 
the  reform  asked  by  the  petitioners. 


WHERE  HE  GOT  IT. 


-Capitalist  :  Well,  I'm  glad  you  called  to-day,  as 
I've  got  it  all  ready  for  you.    Take  a  seat. 


3. — '  Make  yourself  comfortable  while  I  count  it.' 


4. — "  You  don't  mind  how  you  get  it,  do  you  ?" 


/  \ 

¥^ 

Toe/ 


5. —But  he  did  mind,  when  he  got  it  in  the  neck,  as 
the  Automatic  Crank  Extinguisher  got  the  drop 
on  him. 


-Crank:  I  cum  fer  dat  million  dollars  I  lent  yer 
last  week. 


The  good  times  are  not  far  away — 

So  keep  a-feelin'  fine  ! 
The  same  old  sun  that  makes  the  hay 

Is  still  on  deck  to  shine  ! 

— Atlanta  Constitution. 
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CHINA    STEEL    WARE 

The  finest  decorated  Enamelled  Ware  made. 

Supplied   in   various   designs   for 

table  and  toilet  sets. 


FURITANA  IMPROVED  ENAMELLED  WARE 

Made  in  White,  Grey  Granite,  Cologne  Granite,  and  all  colors,  also  in  decorated 
Supplied    in   every   atticle   selling    in    Enamelled  goods. 
Imported  t  rough  the  General  Agents  for  Canada: 

PAINCHAUD,  SQUIRE  &  CO., 

Antwerp  (Belgium),  and   Montreal. 


The  Toronto  Lead  &  Color  Co.'s 

SPECIALTIES    ARE   .... 

"Star"  Pure  White  Lead 

Bearing  Association  Label. 

Pure  Prepared  Paints 

Celebrated  Now  for  Ten  Years. 

Garriage  Gloss  Varnish  Paints 


These  Lines  are  in  the  hands  of  the  Best  Hardware  Dealers  in  Canada. 


Montreal,    Feb.   6th,    1894. 

To  the  Stove  and  Heater  Trade  : 

We  are  about  moving  our  works  to  the  most 
modern  plant  in  Canada,  at  St.  Henry,  near 
Montreal.  Our  New  Catalogue  will  be  ready 
early  in  March,  when  our  travelers  will  be  on  the 
road  with  a  full  line  of  Stoves,  Hot  Water  Heat- 
ers, Soil  Pipes  and  Fittings,  and  other  lines  that 
we  make.  Kindly  wait  their  arrival,  as  we  have 
the  very  lowest  prices  and  best  goods. 

Yours  respectfully, 

The  Wm.  Clendinneng  &  Son  Co.,  Limited, 

Stove  Manufacturers  and  Founders, 

Montreal    and    St.    Henry,    Que. 


24 


HARDWARE. 


A  MECHANIC'S  EYE. 

IT  may  be  a  question  whether  the  posses- 
sion of  that  talent  or  faculty  which  the 
title  indicates  is  an  unalloyed  blessing, 
for  the  reason  that  oculars  of  that  descrip- 
tion are  somewhat  sparsely  distributed,  and 
the  deficient  are  constantly  placing  the  evi- 
dences of  their  having  "  eyes  which  see  not  " 
in  the  way  of  the  proficient,  by  a  disregard 
of  lines  and  levels,  says  "  Fossil,"  in  Metal 
Worker.  The  mechanic's  eye  sees  that  the 
pictures  and  curtains  don't  hang  plumb,  the 
stove  is  not  parallel  with  the  wall,  or  its  up- 
right pipe  perpendicular,  and  the  same  vexa- 
tion is  found  in  the  street,  where  careening 
posts  and  oblique  sign-boards  beget  a  desire 
to  square  things  up.  Although  these  me- 
chanical irregularities  are  to  educated  eyes 
a  so-called  "  eyesore,"  yet  there  is  a  fascina- 
tion in  their  angles  which  compels  regard 
and  the  acute  gazer  looks  and  loathes,  while 
he  who  is  obtuse  can  discover  no  fault. 
"  Where  ignorance  is  bliss,  'lis  folly  to  be 
wise."  When  one  of  the  "  rectangulars" 
saw  the  celebrated  leaning  tower  of  Pisa  he 
remarked  :  "  I  don't  believe  the  man  who 
built  that  ever  got  another  job  around  here." 

We  read  that  "  Poets  are  born,  not  made," 
and  the  saying  would  seem  to  apply  to  me- 
chanics when  their  difference  of  efficiency  is 
noted,  and  it  is  undisputed  that  men  of  equal 
technical  training  vary  widely  in  its  practical 
application.  There  is  an  old  adage  which 
reads  :  "  'Tis  education  forms  the  common 
mind;  just  as  the  twig  is  bent  the  tree's  in- 
clined," but  the  statement  is  open  to  criti- 
cism, for  although  education  or  bending  the 
twig  may  incline  the  shape  of  the  tree,  it  will 
not  change  its  nature.  For  off  thorns  men 
do  not  gather  figs,  neither  off  a  bramble 
bush  gather  they  grapes,  even  if  the  said 
thorne  and  bramble  are  carefully  bent  in  the 
time  of  twigdom.  Circumstances  have 
placed  many  a  square  man  in  a  round  hole 
which  he  may  endeavor  to  fill  but  can  never 
fit.  There  are  infallible  symptoms  by  which 
we  may  know  the  embryo  mechanic,  but 
these  are  commonly  unnoticed  or  ignored  by 
the  guardians  of  our  nonage,  especially  if 
they  conflict  with  the  optimism  of  ambitious 
parents,  who  see  a  possible  President  in 
every  male  child  they  are  blessed  with,  and 
if  circumstances  will  permit  put  it  upon  a 
life  track  of  misfit  gauge,  which  involves 
almost  a  rebuild.  A  young  hickory  tree  may 
be  bent  and  secured  with  its  top  reversed 
and  growing  earthward  until  a  permanent 
crook  is  formed,  which  is  desirable  in  a  walk- 
ing stick,but  destructive  of  other  and  better 
uses  of  the  tree.  In  like  manner  are  young 
people  forced  or  allowed  to  drift  into  foreign 
and  abnormal  means  of  livelihood. 

How,  then,  may  these  evident  mistakes  be 
avoided — not  cured — and  of  what  profit  would 
the  improvement  be?  Phrenology  claims 
to  find  the  leading  influences  of  the  brain 
manifested  by  protuberances  of  the  skull, 
but  it  requites  an  expert  to  read  them  ;  also 


in  childhood  they  are  liable  to  be  compli- 
cated with  accidental  bumps.  It  is  said  that 
the  Yankee  baby — and  the  term  means  a 
trait  rather  than  nativity — will  develop  the 
mechanic's  eye  very  early,  and  apparently 
criticise  the  construction  of  its  own  cradle, 
which  saying  has  a  germ  of  truth  in  it,  and 
teaches  the  propriety  of  carefully  observing 
the  natural  tendency  of  the  youthful  mind. 
There  are  college  alumni  whose  educational 
veneer  soon  wears  through,  and  graduates 
from  the  workman's  bench  who  have  at- 
tained to  intellectual  superiority.  There  is 
a  lesson  in  the  climbing  beans  which  some 
of  us  have  cultivated.  When  their  tendrils 
begin  to  reach  after  a  support,  it  is  in  vain 
that  we  offer  them  an  unsuitable  stick,  or 
endeavor  to  train  them  away  from  the 
natural  spiral.  Wherefore  let  those  who 
would  train  humanity  consider  the  beans. 

It  is  a  grand  thing  that  we  have  in  these 
days  the  various  branches  of  specific  edu- 
cation, in  which  the  youth,  if  circumstances 
allow  a  choice,  may  follow  his  natural  bent. 
If  the  State  for  its  own  good  assists  in 
mental  culture  with  measured  success, 
would  it  not  be  wise  and  consistent  to  ad- 
vance to  more  extended  usefulness  by  a  pub- 
lic support  of  technical  schools,  so  that  the 
advantage  of  being  born  with  a  mechanic's 
eye  may  not  be  lost  through  lack  of  pecuni- 
ary means  ?  The  country  needs  its  army 
and  navy,  and  provides  the  same  at  consid- 
erable national  expense ;  also  it  requires 
artisans,  whose  right  to  free  education  in 
trade  schools  may  be  assumed  for  equal 
reasons.  If  when  our  boys  advance  from 
the  destructive  to  the  constructive  age  they 
are  put — having  the  predilection — in  (to  be) 
State  endowed  technical  schools,  the  predic- 
tion may  be  hazarded  that  a  less  number  of 
misfits  will  result  than  now  appear  among 
university  graduates.  We  may  not  expect 
— should  our  wishes  be  gratified — an  im- 
mediate mechanical  millenium,  but  if  the 
survival  of  the  fittest  is  desired,  we  may 
earlier  find  out  who  they  are.  Botches, 
like  the  poor,  will  be  always  with  us, 
yet  it  is  possible  to  decrease  their  numbers  by 
the  sifting  process  of  trade  schools,  for  the 
inclination  that  leads  the  youth  to  enter  will 
probably  carry  him  more  or  less  successfully 
to  the  goal  he  seeks.  The  term  "Jack  of 
all  trades  "  has  been  applied  in  derision  to 
those  workmen  who  are  "  everything  by 
turns,  and  nothing  long,"  a  result  of  versa- 
tility of  purpose  rather  than  of  talent.  Yet 
may  it  not  be  given  in  honor  to  those  who, 
having  the  mechanic's  eye,  can  tell  a  straight 
stick  from  a  crooked  one,  and  are  further 
qualified  for  handicraft  by  a  self-chosen 
mechanical  education. 

Such  are  the  so-called  "handy  men," 
whose  knowledge  of  the  cardinal  principles 
of  any  primary  trade  will  enable  them  to  see 
the  possibility  of  their  application  to  many 
others.  In  this  age  of  labor-saving  machinery 
he  who  is  merely  the  slave  of  the  machine, 
and  as  easily  discarded  and  reversed  as  a 


cog  or  bolt,  will  lemain  at  a  corresponding 
level,  while  those  whose  natural  and  acquired 
ability  makes  them  its  masters  will  advance 
in  the  attainment  of  head  and  hands.  To 
this  end  let  that  quality  known  as  the 
mechanic's  eye  be  sought  for,  and,  when 
found,  carefully  cultivated. 


THE  "  HANDY  "  GAS  STOVE. 

THE  accompanying  cut  represents  the 
"  Handy  "  gas  stove,  which  is  being 
placed  on  the  market  by  the  McClary 
Mfg.  Co.  It  has  a  4-inch  burner.  The  stand 
is  of  cast  iron,  and  it  can  be  attached  to  an 
ordinary   gas  jet  by  means   of  a  piece  of 


#-inch  rubber  hose.  "  It  will  boil  two 
quarts  of  water  in  five  minutes,  and  it  is  one 
of  the  handiest  small  stoves  in  this  line 
that  have  vet  been  manufactured,"  said  the 
firm  to  a  Hardware  representative.  "Its 
exceeding  cheapness  brings  it  within  the 
reach  of  all,  and  we  anticipate  a  large  de- 
mand for  them." 


INTERESTING  TO  RETAILERS. 

JUSTICE  BAIN  delivered  judgment  this 
morning  in  a  suit  of  Robinson  v.  Taylor, 
which  involved  the  question  of  the  lia- 
bility of  a  man  for  goods  ordered  by  a  wife 
after  she  had  left  him.  The  plaintiffs,  Jerry 
Robinson  &  Co.,  sued  the  defendant,  Edward 
Taylor,  of  St.  Norbert,  to  recover  $137,  for 
goods  supplied  to  defendant's  wife.  At  the 
time  of  the  purchase  the  wife  was  not  living 
with  the  defendant,  but  had  left  him  and 
gonehometohermother's.  Defendant  denied 
his  indebtedness,  and  claimed  that  the  goods 
were  not  delivered  to  him  or  to  anyone  by 
his  order,  and  that  he  was  not  responsible 
for  the  amount.  The  bill  was  never  ren- 
dered to  him,  and  the  first  he  knew  of  it 
was  upon  being  served  with  the  writ  in  the 
suit.  Defendant  is  well  able  to  pay,  having 
several  farms  and  a  large  herd  of  cattle 
and  horses.  At  the  trial  before  Judge 
Walker  a  verdict  was  entered  lor  the  plain 
tiff  for  the  full  amount  claimed.  Defendant 
appealed,  denying  his  liability,  but  plaintift 
claimed  all  the  articles  were  necessaries  sup- 
plied his  wife,  therefore  he  was  liable. 

His  lordship  allowed  the  appeal  with 
costs,  the  verdict  to  be  set  aside  and  a  ver- 
dict of  non-suit  entered  with  costs.  His  ^ 
lordship  held  that  the  evidence  showed  that 
Mrs.  Taylor  left  her  husband  without  his 
consent,  and  the  separation  did  not  take 
place  by  mutual  consent.  It  also  failed  to 
justify  the  contention  that  it  was  on  account 
of  defendant's  neglect  to  provide  for  his  wife 
that  she  was  compelled  to  leave  him.  She 
had  no  implied  authority  to  pledge  his 
credit  for  even  necessaries,  and  even  if  she 
had  authority  to  purchase  necessaries  for 
herself,  it  had  not  been  shown  that  the  goods 
were  necessaries.  The  circumstances  under 
which  Mrs  Taylor  bought  so  large  a  bill  of 
goods  should  have  made  the  plaintiffs  cau- 
tious.— Free  Press,  Winnipeg. 
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You  Lose  More  Than  We  Do 


If  you  do  not  buy  a  copy 
of  "  Ideas  for  Hard- 
ware Merchants '  at  50 
cents 


JUST  HALF  PRICE 


•     •        •     • 

CONTENTS: 

Starting  a  Hardware  Store. 

Behind  the  Desk. 

Hints  about  Inventing. 

What  Hardware  Dealers  May  Sell. 

Ratio  of  Stock  Expenses  to  Sales. 

Retail  Advertising. 

System  in  the  Store. 

The  Use  of  a  Store  Window. 

John  Jones,  Jr. 

The  Holiday  Trade  in  Hardware. 

The  Successful  Merchant. 

Business  Education. 

The  Parable  of  a  Foolish  Trader. 

Cordiality  Between  Competitors. 

The  Other  Half. 

More  About  Advertising. 

The  Commercial  Value  of  a  Smile. 

Cash  or  Credit? 

The  Value  of  Price  Lists. 

Books  for  Hardware  Men. 

Etc.,  Etc.,  Etc. 

On  receipt  of  Fifty  Cents  this  valuable  work  will  be  forwarded  you, 
postage  prepaid.     Edition  limited. 


The  J.  B.  McLean  Publishing  Co. 

10  Front  Street  East 

Toronto. 
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TELEPHONE    1780. 


J.  H.  FARR  &  CO.  iao  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,  Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 


8  to   16    MORSE    STREET, 


TORONTO,    ONT. 


For  Iron  Fencing, 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of  Hot   Pressed 
Nuts,  Square  and  Hexagon 


THOS.  FIRTH  &  SONS,  Ld. 

Best  Crucible  Cast  Steel; 

STEEL,  PEECH&TOZER,Ld. 

Bessemer  Steel, 

Open  Hearth    Steel.    • 


Agents, 

James  Hutton  &  Co. 

MONTREAL. 


CUH^EflT    BASKET    QUOTATIONS. 


METALS. 


Tin. 

Lamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  21,    22 
Straits "     ....20},  21 

Tin  Plates—  Charcoal  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes $5  50  $5  75 

I.X.,  "  6  75    7  00 

I.X.X.,        "  8  00    8  25 

Raven  &  P.D.  Grades— 

I.O.,  usual  sizes 4  00    4  25 

I.X.,  "  5  00    5  25 

I.X.X.,       "  6  00    6  25 

I.XXX.,     "  7  00    7  25 

D.C.,12}xl7        3  75    4  00 

D.X 4  75    5  00 

D.X.X.        "  5  75    6  00 

Note. -Other  brands  might  be  shaded 

by  25c.  per  box. 

Coke  Plata— Bright 

Bessemer  Steel— 

I.C.,  usual  sizes   3  50    3  75 

I.C.,  special  sizes 3  75    4  00 

Note.— Round  lots  of  14x20  might  be 

purchased  of  25c.  box 

Charcoal  Plata— Terne. 

Dean  or  J.G.  Grade — 

I.C.  20  x  28,  112  sheets 7  25 

I.X.  Terne  Tin 9  25    9  50 

Old  process  I.C 13  00 

"  »      I.X 16  0C 

Charcoal  Tin  Boiler  Plates. 
O  oklev  Grade—  Per  lb. 

.X.X.",  14x56,  50  sheet  bxs  ) 

14x60,  "  }■  6}c,    7c 

14x65,  ) 

Tinned  Plates 

72x30  up  to  24  gauge 61    6} 

26        "     6}    7 

28        "     7j    7} 


Iron  and  Steel. 


Common  Bar,  per  100  lb 

Refined      " 

Horse  Shoe  " 

Band 

Hoop 

Swedish        "  " 

Sleigh  Shoe  Steel 

Tire  Steel    

Machinery 

Cast  Steel,  per  lb   

Russian  Sheet        "       

Tank  Platesl-5  and  thicker 
Roiler  Rivets 

Boiler  Tubes. 


Base  Price 
.  $1  95 
.     2  35 
.     2  60 
.     2  50 


4  00 

ifoo 

2  75 
0  10 


2  65 
2  75 
2  60 
2  60 
4  25 

2  50 

3  25 
3  00 
0  14 


0  10}  0  11 
2  00  2  25 
4  60    5  00 


i-inoh 
-inch 


10}c 
13} 


Sheet  Iron, 

1  to  20  gauge  2J,  3 

22  to  24      "  2},  2} 

26  "  2f,  21 

28  "  2J,  3 

Canada  Plates. 

Alldull 2  65 

}  polished 2  75 

All  Bright  2  90 

Iron  Pipe. 

Wrought  62}  and  5p.c.  to  65  p.c. 
Galvanized,  40  to  40  and  5  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  50  and  10  to 
60  per  cent. 

Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 5,   51 

26gauge,  "       51,  5} 

28     "  "       5},  5} 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5,  51 

26  gauge,  "         51, 5} 

28      "  "         5},  5} 

Note — Cheaper  grades  about    }  cen 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 6    6  3-5 

"  1         "  "        4«     4f 

"  5-16  "  "       41    4} 

%       "  "       4}     4| 

7-16  "  "      3g    4 

%       "  "       3|     3J 

"  %       "  "       2i     3 

"  %       "  "       ....2  4-5    2J 

Trace,  per  doz.  pairs    $3  60    5  90 

German  coil,  per  100  ft    ....  1  65    2  70 
Jack  chain,  iron,  single,  per 

doz  yards 0  13    0  50 

Jack  chain,  double,  per  doz 

yards 0  15     

Jack  chain,  brass,  single,  per 
dozyards 0  20    lit 


Steel  Boiler  Plate. 


\  inch  $2  45 

If     •'       2  35 

«      "     ndthioker  2  25 


Copper — Ingot. 

English  B.  S  ton  lots  0  11£  0  12 

Lake  Superior  .0  12|  0  13 

Bolt  or  Bar. 

Cut  lengths,  round,  }  to  I  in.  $0  22  $0  25 
"  round  &  square 

1  to  2  in 0  20    0  23 

Vote — Complete,  lengths  abou    Ifteen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60  $0  15    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  16    0  17 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
3  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 
4x6ft,  25to301bea,  perlb..  0  18    0  19 
35  to  45      "  "       ..  0  16    0  17 

"       50  lb  and  above  per  lb  0  15    0  15} 
Boiler  <£  T.  K.  Pitts. 

Plain  Tinned    perlb 0  21 

Spun         "  "         o  25 


Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  20  0  21 

"        27  to  30      "      ..  0  23  0  25 

"  "        30  and  up 0  26  0  28 

Sheets,  hard-rolled  2x4  ft...  0  21  0  23 

Zinc  Spelte   . 

Foreign,  per  lb 0  04J  0  05 

Domestic    "      0  04§  0  04| 

Zinc  Sheet. 

5  cwt  casks 0  05}  0  05| 

Part  casks 0  05}  0  05J 

Lead. 

Imported  Pig.  per  lb 0  03    0  031 

Domestic  "      0  03 

Bar,  1  pound 0  04} 

Sheets,  2}  lbs,  sq.  ft,  by  roll  0  04}  0  04j 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  041  0  04} 

Note— Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price  ton  lots 
25  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  7}c. 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  15    0  16 

Standard  0  14    0  15 

Wire 0  17    0  19 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  perlb  80  12    0  12} 

Other  makes"    0  11    0  12 

White  Lead. 

Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  cwt 5  00 

No.  1  Do "  4  75 

No.2  Do "  4  50 

No.3  Do "  4  25 

Prepared  Paints. 
(In  },  }  and  1  gallon  tins.) 

Pure,    pergallon $105 

2nd  qualities    "     0  90 

Barn(inbbls)  0  80      0  90 

Colors  in  Oil. 

(25  lb  tins,  Standard  Quality.) 

Venetian  Red, perlb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre   0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green   0  09 

Chrome    "        0  08 

French  Imperial  Green  0  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwt  1  35  1  40 

"      (J.F.L.S.)"  "            2  75 

"      Roval         "  "  1  10  1  15 

Venetian  Red,  (best)    "  "  1  80  l  90 

English    Oxides    per  cwt  3  00  3  25 

American      "     )      „        „  ,  ,<  .  qn 

Canadian    "J  1  25  1  90 


Paris  Green,  perlb  0  13}    0  15 

Burnt  Sienna,  pure,  per  lb 0  08} 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  ±»lack  "      o  09 

Chrome  Yellows  "      0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greens  "      o  12 

Golden  Ochre  o  03  j 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal o  69 

Extra        '  "        o  90 

Brown  Japan  "       o  65 

Brown  Japan,  Turpentine  p.  gal.  0  85 

No.  1  Carriage  "         130 

Gold  Size  Japan  "    1  00  1  20 

Pure  Orange  Shellac "       195  2  05 

Hard  Oil  Finish         1  30 

Oil  Shellac  1  40 

White  Shellac  2  25 

* 
Linseed  Oil  (in  bbls) 

Raw,    per  gal  0  60    0  62 

Boiled        "       0  63    0  65 

Turpentine  (in  bbls) 
Selected  Packages,  per  gal    0  50     0  52 

Castor  Oil. 

Best,  perlb 0  07J    0  08 

Cod  Oil. 

C»d  Oil,  per  gal 0  50    0  51 

Glue  (in  bbls) 

Common,  broken   0  10    0  1] 

French  medal   0  11    0  13 

Cabinet 0  13    0  15 

White,  extra 0  16    0  18 

Gelatine 0  20    0  SO 

Strip 0  16    0  17 

Coopers 0  17    0  19 

Liquid  Glue— F.  LePage's,  dis.  20  to 
25  per  ct.  off  list;  Munn's,  dis.  25  to  30 
per  cent,  off  list. 


HARDWARE. 

Ammunition — Cartridges. 

Kim  Fire  Pistol,  dis. 40  to  45  p.c.  Anier 
Rim  Fire  Cartridges,  Dom.  50  and  5. 
Rim  Fire,  Military,  net  list,  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per     / 

cent.,  Amer.  ■ 

Central  Fire  Cartridges,  Dom.  30  p.c. 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.     B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded   Shot   Shells,     "Trap"    and 

"  Dominion  '  'grade,  10  p.c 
Shot. 
Canadian,  common,  15  per  cent. 

Wads.— Baldivin's. 

per  lb 
Best  thick  white  felt  wadding, 

in  }lb.  bags 1  00 

Best  thick  brown  or  grey  felt 

wads,  in  }  lb.  bags 0  70 

Best  thick  white  card  wads,  in 

boxes   of   500    each,    12   and 

smaller   gauges 0  99 

Best  thick  white  card  wads,  in 

boxes  of  500  each,  10  gauge 0  35 

Best  thick  white  card  wads,  in 

boxes  of  500  boxes,  8  gauge 0  55 
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Thin  card  wads  in  boxes  of  1000 
each,  12  and  smaller  gauges...    0  20 

Tbin  card  wads  in  boxes  of  1000 
each,  10  gauge 0  25 

Thin  card  wads  in  boxes  of  1000 
each, 8  gauge 0  45 

Chemically  prepared  black  edge 
grey  cloth  wads,  in   boxes  of  p.  M 
250  each- 
Hand  smaller  gauge 0  65 

9  and  10  gauge 0  75 

7and  8  gauge 0  90 

5  and  6  gauge 1  10 

Superior    chemically   prepared 
pink    edge,    best  white  cloth 
wads,  in  boxes  of  250  each — 
>v        11  and  smaller  gauge 115 

9  and  10  gauges 1  40 

7  and  8  gauges 1  65 

5  and  6  gauges 1  90 

Anvils 

Per  lb 0  10    0  12$ 

Anvil  and  Vice  combined 

each 4  50 

Augers. 
Gilmour's,  discouc 1 50  per  oent . 
Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole,  Vaughan's,  each    1  35    1  60 
Excelsior,  Jennings',   discount  50  pei 
cent. 

Awls. 

Sewing  per  gross 0  65    159 

Pegging,  '•  ...     0  65    1  25 

Brad,  ....     0  85    1  60 

"  handled  "         ...       3  60    7  3C 

Saddlers'  "         ....     0  45    1  60 

Awl  Hafts. 

Patent  Peg,  per  gross 1  -  ,s    8  n0 

"    Sewing,         "  ....  f  7  zi>    s  ul 

Awl  and  Tool  Sets. 
Millar's  Falls,  per  doz....    2  80    8  30 
Axes. 

Per  box   6  00  12  00 

Axle  Grease. 

Pergross  6  50  14  00 

Bath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,  discount,   35  to  40  pc.  off  Re- 
vised list. 
Steel  Clad  20  p. c.  dis. 

Bells—  Hani, 
Brass,  60   to  66§. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 

Farm. 
American,  eaca 2  00    5  00 

House 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz     3  35    4  75 

Moulders'    "      7  50  10  00 

Blacksmiths'   discount   35,40  percent 

Belting. 

Agricultural,  50  per  cent. 
No.  1,  leather,  dis.  40  &  5  per  cent. 
Best,  ditto,  30  to  33$  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits — Auger. 
Gilmour's  diB  60  per  cent. 
Excelsior,  discount  60perceu«.. 
Eockford  Common,  60  and  10  to  65  p.c 

"        Perfection,  50  and  10  per  c. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis 

Car. 
Gilincur's,  47$  to  50percb.it 
»«  Expansive 

**  Clark's.  15  per  cent. 
Excelsior,  10  percent. 


Gimlet 

Clark's,  per  doz 0  65    0  90 

Diamond,  Shell  "       100    150 

Nail  and  Spike,  pergross    2  25    5  20 
Blacking,  (Catchpole's). 

No.  1,  Egyptian  Blacking 9  00 

"2,  *'  •'  4  50 

Blind  Hollers. 

Annex     per  doz.     125    175 

Mascot    "  135    185 

Erminie  "  1  12    1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  70. 
Tire,  dis   60  to  60  and  10  per  cent 
Stove,  dis.,  60  to  55  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  70  to  70  and  10  per  cent 

Boring  Machines. 

Complete,  with  Augers,  ea.    5  00    7  5C 

Braces. 

Barber's    6  00    7  75 

Barber's  Ratchet 10  00  11  00 

Farmers' 2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 
Japanned  Canadian,  per 

doz.  pairs 0  50     3  40 

Berlin  Bronze  Cana'n   0  85    3  20 

Broilers. 
Light,  dis.  65  to  67 J  per  cent. 
Reversible,  dis.,  65  to  67$  per  cent. 
Vegetable,  per  doz,,  dis.  37$  per  cent 

Henis,  No.  8        "      6  00 

"    No.  9        "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz    500    4    23 

Butts— Brass. 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  And  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fasc  Joint,  dis. 65  &  10  to  70  pc. 
Loose  Pins,  "    65  &  10  to  70  p.c. 
Berlin  Bronzed,  dis.  70,  70  and  5  per 
cent. 

Gen  Bronzed, perpair  0  40    0  65 

Can  Openers. 

Acme,  per  gross   9  00    10  00 

Sardin    Scissors,  per  doz.    3  75      4  50 
Card. 

Horse,  per  doz 0  60    100 

Carpet  Stretchers. 

American,  per  doz 100    150 

Bullards  "      6  50     

Carpet  Sweepers. 

Bissell,  per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "       ....30  00    33  00 

Cartridges — See  Ammunition . 

Castors. 

Bed,  new  list,  dis.  50pc.  )  to  50  and  5 

Plate  dis.50pc   $     per  cent. 

Cattle  Leaders. 

No  31  and  32,  per  gross 8  50  1125 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  ].  10 

Queenston      "  1  io 

Napanee         "  i  io 

Chalk. 
Carpenters'  Colored,  per 

gross  0  45    0  75 

White,  lump,  per  owt  0  60    0  65 

Red 0  05    0  06 

Crayon,  par  gross  0  14    0  18 

Chisels — Socket,  Framing  and  Firmer 
American, dis  70percemt. 
Canadian,  dis   35  per  cent. 

Tanged  Firmer  per  doz 0  85     4  00 

Churns 
Daisy,   dis.  from   factory  60  and  2% 
per  cent.    From  stock  60  per  cent. 


Clamps. 

Judd's,  dis.  20  p.c. 

Stearns, per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 135 

No  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  $  p.c 

Cradles,  Grain. 
Canadian,  discount  25   o  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list; 

dis.  40  per  cent. 
Hart  Mfg.  Co.,  (bolt  dies)  (Amer.  list) 
dis.  26  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 2  0 

Coil,    perdoz 0  88    160 

English,     "      ...     2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  per  doz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37 J  to  40  per  cent. 
Standard,  dis.  47$  to  50  p.  c. 

Elbows — Stove  Pipe 
$1.00  to  $2.65  perdoz. 

Fawcets. 

Cork  Lined,  per  doz 0  30    Oeii 

Wine,  per  doz 1  30    2  25 

Star,  "        2  80    3  90 

FennsCorkstops,  No  9.  p.doz   1  70 

Petroleum,  per  doz   4  50    6  50 

Files  and  Rasps. 
Kearney  &  Foote's  discount  Am.  List 

57$  to  60  per  cent. 
Black  Diamond,  50  &  5  per  cent,  dis 

to  50  and  7$  Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Toronto  File  Co.,  50  arjd  10  to  60  p.c, 

Amer.  list 
Jowitt's, dis. Can. list, 25pc.  to  27$  p.c. 
Globe  File  Co.'s  disc.  60  per  cent. 
Horse    Rasps,    Kearney   &  Foote's  dis 

Am  list,  50  p.c.  to  50  and  10  p.c. 
Horse  Rasps, dis.  45 p.c.  Amer.  Hellers 
Horse  Rasps,  Spencer's,  dis.  Can.  list 

40  p.c. 
Horse  Rasps,  Toronto  File  Co.,  50  and 
10 p.c,  Amer.  list. 

Fluting  Machines. 

Each 0  60    i!  00 

Forks. 
Hay,  Manure,  etc,dis.40  to  45  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  57$  to  60  per  cent. 
Shepard's     Lightning,  dis.    50   to   50 
and  10  p.c. 

Fruit  Presses. 

Henis'    perdoz 4  00 

Enterprise, discount  IOd.c 
Shepard's  Queen  City,  dis.  15  p.c: 

Fry  Pans. 
Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  etc, 

Stanley's,  dis.  50,  55 p.  c. 

Wire  Gauges 

Winn's  Nos.  26  to  33,  each     1  65    2  40 

Glass. 

Window. 

Box  Price. 

Double 
Star.  Diamond 

Size  Per         Per       Per       Per 

United         50  ft      100  ft.     50  ft.  100  ft 
inches 

16  to  25      1.20-25  2.40        1.75 

26  to  40  1.40  2.70        2.00 

41  to  50  3.10  4  50 

57  to  60  3.40  5.00 

61  to  70  3.70  5_50 

71  to  80  4.10  6.25 

81  to  85  4.50  7.00 

86  to  90  8.00 

91  to  95  9.0o 

96  to  100  10.00 


Pilkington. 
[Discount  10  p.c.  off  for  box  lots,  and 

10  and  5  for  10-box  lots.] 

Ordinary. 

st  break  $3  65 

2nd 
3rd 
4  th 
5th 
6th 
7th 


3  90 

4  60 

4  95 

5  40 
5  90 
0  50 


Picture  Glass 
Pilkington's  ordinary. 
1st  break 4    0 


2nd 
3rd 
4th 
5th 

6th 

7th 


4  70 

5  40 

5  90 

6  50 

6  9c 

7  7( 


0 


4  25 


1  50 

0  13 

0  30 

3  50 

1  80 

2  50 

4  50 
8  00 

5  00 


Gas  Fittings  and  Staple  Brackets. 

Jas.  Barwell.  Toronto— Dis.  20  to  25  p, 
c,  free  of  du*y.  Net  list  on  appli' 
cation. 

Glue  Pots. 

Tinned,    each   0  30 

Enamelled"      0  55 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    3  88 

Hammers — Nail. 

Maydole's    net  list  to  5  per  cent.  dis. 
Can.  discount  25  to  27$  p.c 
Tack. 

Magnetic,  per  doz  l  io 

Sledge 

Canadian,  per  lb 0  12$ 

Ball  Pean. 
English  and  Can.,  per  lb       0  25 
Handles, 

Axe       perdoz oo 

Store  door    "    i  oo 

Chest,  per  doz  pairs o  40 

Chisel. 

Firmer       pergross 3  00 

Socket  Firmer  "         3  25 

Socket  Framing  per  gross    3  75 

Fork. 
C.  &  B., discount  35  per  cent,  to  40  v  c 

Hoe.  v 

C.&B.,  discount  35  per  cent,  to  40  p.  o 
Saw. 

American,  per  doz i  oo    l  25 

Plane. 

American,  per  gross 315    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  8C 

Cross  Cut  Saw. 

Canadian  perpair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 
Lanes,  45  to  47i4  p.c.  dis 

Hatchets. 
Can.,  dis  40  to  42$  p  c. 

Hinges. 

Blind,  Parker's, dis.  60  to 60  and  10  p  c 
"  Shepard's  Noiseless,  dis.  60  pc 
"  "    Buffalo,  dis  60  to  70  p.c 

Light  T  and  strap,  dis  62$  to  65  per 

Heavy,  per  lb 0  5    0  051 

Screw  hook  and  hinge— 

6  to  10  in.,  per  set    0  00    0  04J 

12  up  "         0  CO    0  03J 

Perdoz.  sets 

Screw,  Eureka  1  13    1  §(, 

Gate,  Clark's 150    2  20 

"       Shepard's,  dis  50  to  60     o 

Perdoz.  pairs 

Spring    150    350 

"    Shepard's  Samson    1  75    1  96 
Hoes. 
Garden,  Mor  ar,  etc.,  discount  40  to 
45  por  cent. 

Planter  doz  4  00    5  0t 

Hooks—  Cast  Iron 

BirdCage,    perdoz  0  50    1  It 

Clothes  Line,    "         0  27    0  63 

Harness,  "         0  72    0  88 

Hat  and  Coat, pergross..     100    3  00 

Chandelier    perdoz    0  50    1 

Wrought  Iron. 
Wrought    Hooks   and    Staples,   Can 
dis.  40  and  5  to  40  and  10  per  cent 


NEW  ARRIVALS 


30  Cases CUTLERY 


AND  GUNS 


ALL  NEW  GOODS. 

Finest  Finish.  Best  Value. 


NEW  ARRIVALS 


20  Casks  Cattle 
and  Trace 


CHAINS 


10  Tons  Coil  Chain. 


Five  Cars  Window  Glass, 


Bowman,  Kennedy  &  Co.,  London,  Ont 
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Knobs. 

Door,  japanned,  and  N.  P.,  85  to  3  00 
per  doz 


Wrought  Hooks  and  Staples,   Amer"  Oilers, 

dis.  75  and  10  to  80  per  cent.  McClary's  Galvan.  Tron 

Wire.  Oil   Can,    with    Famp, 

Hat  andCoat.dis.  55to60  p.c  per  doz 19  50 

Belt,  per  1,000 0  60    2  70  Zinc  and  Tin,  dis.   50,  50  and  10. 

Screw,  bright,  Eng.,  dis.  50  to  55  per  Copper, per  doz 1  25    3  50 

cent.  Brass,           "       150    3  50 

Horse  Nails  Malleablo,  dis   ib  per  ct. 

Canadian,  dis.    65  to  70  Pails. 

Horse  Shoes,  Galvanized,  per  doz  2  25    3  30 

F.O.  B.  Toronto  &  Hamilton  ....  $3  80  Pencils. 

Sn°w.       ''             ,,-",              Vt39°  Dixon's,  per  gross....'....     100    425 

P.O.B.  Montreal  15c   less,  and  Lon-  „        &rpBenter 2  25    3  60 

don  5c.  more  than  above.  r 

Ice  Picks.  Picks 

Star.perdoz 3  00   3  25  Par  doz 6  00    9  00 

Kettles.  Picture  Nails. 

Brass  spun,  7$  per  cent,  dis.  off  new  Porcelain  Head,  p.  gross    1  65    3  00 

list.  Brass  Head,                 "              40    1  00 

Copper,             per  lb        ..     0  30    0  35  Planes 

Enamelled  Can.  50  p.c  Wood,  bench,  Canadian  dis.  60  per 

American,  60  and  5  to 60  and  10  p.c  cent'  AmeriJ.an  di9g57J 

r- ,    _         ,.     r^ejl8  Wood,  fancy  Canadian,  or  American 

Dock,  Can,  dis  50  pc  35  to  37$  per  cent. 

Cabinet  Trunk,  and  Pad-  Bailey's(Star.  R  &  L.Co.)42$  to  45  p.c. 

lock.Am  per  gross......     160    4  75  Miscellaneous, dis.  15  to 17$  per  cent 

Bailey's  Victor,  dis.  15  to  174  per  cent 
Plane  Irons. 

Bronze,"Berlin,  per  doz  ..    2  75    3  25  English,  per  doz 2  00    5  00 

Bronze  Gem,         "        6  00    9  00  Pliers  and  Nippers. 

Sava                        "        —    8  75  10  00  Button's  Genuine,  per  doz.   prs.   dis 

Shutter    porcelain,  F    &  37$,  40  p  c. 

h   screw,  per  gross $130    4  00  Button's  Imitation,   per 

Knives.  doz 5  00    9  00 

Clauss,  bread,  cake  and  paring  knives  German,  per  dcz 60    2  60 

$7.20  per  doz, .  nett.  Plumbs  and  Levels 

Kelt1nK,PerdoLzadle9.\...     170    4  50  8.  B.  *  I.  Oo^i.    70  p.  c. 

Lemou  Squeezers.  Corn,  square,  per  doz 135    2  00 

Porcelain  lined,  per  doz    2  20    5  60  Pruning  Shears. 

Galvanized,                              187    3  85  Per  doz 4  00    5  50 

King,  wood,                "          2  75    2  90  Pulleys 

"       glass                               4  00    4  50  Hothouse,  per  doz 55    100 

Allglass,                        '             1  20    1  30  Axle 22        33 

twines.  Screw  27    100 

Pish,    pergross  105    2  50  Awning 35    2  50 

Chalk,         "          190    7  40  Pumps. 

Locks— Door.  Rumsey  or  Canadian   Cistern  57$  to 

Canadian,  dis.  per  cent 50  60  per  cent. 

Russell  &Erwin,  per  doz    2  90    7  50  Pitcher  Spout,  65  to  67J  p.c 

Cabinet.  Canadian  Cistern  60  to  62$  p.  c.  from 

Eagle,  dis.  percent,  27$  per  cent,  to  factory. 

30  per  cent.  Canadian  Pitcher  Spout  67$  to  70  *»  «. 

Padlock.  from  factory. 

English  and  Am.  per  doz       50    6  00  Punches 

Scandinavian,            "          100    2  40  Saddler's,     per  doz 100    185 

Eagle,  dis.  per  cent,  15  to  17$  per  cent  Conductors'       "       9  00  15  00 

Mallets.  Tinner's  solid,  per  set 72 

Tin.imiths',             per  doz    125    150  ■'        hollow,  per  inch     100 

Carp't'rs',  hickory      "           1  25    3  75  Putty 

Lignum  Vitse,               "         3  85    5  00  Bladder,  per  100  lbs 2  00    2  25 

Caulking.each 160    2  00  Tins,  lbs  2  50    2  75 

Mattocks.  Rail 

Canadian,  per  doz.   .....    8  50  10  00  Barn  Door,     per  foot....         3         3$ 

Meat  Cutter  Sliding  Door          "                     3i        33 

Enterprise,  American  dis.  17J  to  20  Lanes,  334  to  35  p.c.  dis"  " 

per  cent.  dis.  Rakes. 

Home,  each    ......  -••••••     Cast  Steel  and  Malleable   Canadian 

AmericanMpner1a,cTzKmVeS-   42    2  35  list  ^  i0  *&*»**** 

3tebbin'.Pa°t«t.edi.G?«cent.  65  to  S^l'l'  -    ■   •       per  koz    7  50  U  00 


Hack,  complete,  each —        75    2  75  Cigar  Box  Nails,  dis.  45  per  cent. 

frame    only  75  ShoeFinders'TaoKsandNails,dis.37$ 

Saw  Sets.  percent. 

Per  doz 1  65    9  00  _,      ,.  ,           Tape  Lines. 

(...,„  English,  ass  skin  per  doz.  $2  75  $5  50 

n         a-        r-   * 5-     A     „  English  Pat.  Leather  ....    5  50    9  75 

Canadian  List  dis.  40  p.c  Chesterman's,     each  .. ..    0  90    2  85 

Scale  Beams.  ,.                itfinl   each       n  80    8  00 

Canadian,  B   S.  &  M.  dis.  40  percent  Thermometers. 

Scrapers.  Tin  case  &  dairy, dis. 75p.c 

Box,    perdoz  2  10    4  50  Thimbles. 

Foot,       "           40    3  50  Asbestos,  filled,  per  doz.,  25  to  33$  p  c 

ScrG6D.s  1 1©  s  ■ 

Window,  patent,  perdoz    5  00    6  00    Cow, perdoz 1   !o    2  50 

Screw  Drivers.  Tinner's  Shears  and  Snips 

Sargent's,  per  doz 65    4  00  p.s.&W.,  net  list, 

Screws.  Canadian  10  to  15  per  cent  dis. 
Wood.F.  H.,  Iron,  and  Steel,  77$  per 

cent     dis  Tinware. 

Wood'R.H.      "      721  per  cent.  dis.  Stamped,  dis.  Assnlist,70,  and  12J  per 

"      F  H   Brass75        "            "  cent,  to  70   and  25  p.c.   on  special 

.1     t>-  jj'             70        "             "  lines. 

Diamond  Point    wood   screw   nails  Japanned,  Prices  on  application 

bright,  dis.  77*  and  20  per  cent.  Pieced, 


Traps 
Game,  Newhouse,  dis  33$  p.c.  to  35  p.c 
Game.H  &N..P.S.  &  W.  or  Steel,  60 
and  10  to  67$  per  cent. 

Mouse,  per  doz 0  35    1  50 

Rat  "         2  00    4  50 


70  to  70.10  per  cent 

Nails. 
Cut  Nails  (Iron) 
1.  Either     Canada     or     American 
Pattern. 


Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  1  25    3  60 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent.  cash. 
Copper  Rivets,  dis.  50  per  cent. 


Basis— 50  to  60  dy 2  30  Iron"  "  "    55pe"rcent. 

40dy 2  35  Burrs,  Iron,  50  and  10 

30  dy 2  40  Rivet  Sets. 

20,16&12dy 2  45  Canadian  dis.30,35perc 

10  dy.. 2  50  Rope 

8&9dy ...  2  55  Per  lb 

.6&7„dy; x-: 2  70                                           Sisal.  Manilla. 

2.  American  Pattern  Only  7-16  in.  and  larger..       7J  9J      10 

loAmn    +?.?    y Ill  54,5-16,  «  in 8  10J       10$ 

3dy.(lath) 3  30  Cotton,  per  lb 18        20 

3.  Canada  Pattern  Only  New  Zealand  8$         9 

from  4  to  5  dy 2  80  Russia  Deep  Sea,  per  lb..  12|      13$ 

3  dy.  (lajth). 3  20  .rute    ". \"    «     ...  06f      07$ 


3  dy.  A. P.  Fine 


90 


Rules. 


Cut  Nails  (steel)  Add  10c.  to  the  prices  Boxwood,  dis.  75  &  10  to  80  p.c. 

in  list  for  iron  nails.  Ivory,  -lis  37$  to  40  per  cent 

Wire  Nails,  75,  5per  cent. from  List  "              Sadirons 

Tan,  8,  '92       Extras  as  per  List  for  M        pott                         s'et       75        80 

jpecialnails     Terms,  4   months  or  3  1,             jj    p  *       .          1  00    1  05 

per  cent.  cash.  Sad  Heaters 

§rads  &Moulding  Nails,  75,  5  per  c.  Dome,Shepard's,per  doz    4  75    5  00 

from  new  list.  gand  ftnd  Emery  parer. 

Nail  Pullers.  B.&  A.,  sand,  35  to  37!4  percent. 

Herman  &  American 1  85    3  50  Emery,  per  quire 55        90 

Nail  Sets.  Sash  Cord 

pergross     Perlb .............       22       50 

Square,  round  and  octa-  „.          ,     Sash  Locks 

gon           3  38    4  00  Triumph  and  Morns, dis  37$,  40  per 

Diamond 12  00  15  00  cent. 

„  ...  Kempshell's  dis.    40,   62$  per  cent 

_      ,.        .„      ,„?„???.'  Canadian,  dis.   45, 50  p.c. 

Poultry,  60  per  cent  dis.  '               '    .  * 

Import  60,  10  per  cent.  „        .           Sash  Weights. 

Oil.  Sectional,  per  lb 1| 

Canada  Refined  Oil  (Toronto)  14       15  Saws. 

Carbou  Safety     "      0  17    0  18  Hand,  Disston's,  dis  10  p.  c. 

Canada  WW.      "      0  20    0  22  S.  &  D  ,  dis.  35  oer  cent,  to  40  per  cent 

American  W.W.  "       0  25  Cross  Cut,  Disston's,  per  ft.  35  to  55 

S.  R.  Seal per  gal  0  63    0  65  S  4  D  dis.   35  p  c.  on  Nos  2  and  3. 


Bench  iron  per  doz 

Scythes 
Discount  40  to  45  percent. 
Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis.  75  percent,, 

B.  &  W.  N.  P  ,dis.  65  p.  c.  Trowels. 

Seymour's  dis.  60  p.  cent.  Disston's,  discount  10  p.c, 

^Etna,  dis.  75  @  to  75  and  10  per  cent     German,  per  doz 4  75    9  00 

Heinish  60  per  cent.  Brade's         "        00  10  50 

Bristol,  Japanned,  80  per  cent.  s.  &  D.,  discount  35  p.c. 

"       N.P„  70  per  cent. 
Clauss,  Full  nickel,  60  p.c.  off  Triers. 

"      Japanned  handles,  7 u  p.c.  off       Butter,  per  doz 6  25    9  00 

Sheaves  _  _ 

Sliding  Door,  per  set    ...       77    140     „  Twines. 

ShoveU  and  Spades  Bag,  per  lb  0  12$  0  20 

Canadian,  dis.  40  special  brands  net    Wrapp  g.mottl  d.pr.  pack.    0  50    0  60 
price  "         cotton,  perlb   ..    0  18    0  20 

'  Halifax  shovel  oo.  Mattress,  per  lb 0  33    0  45 

Fenertv's  disc,  45  to  50  per  cent.  Staging         "         0  27    0  36 

Sieves  Broom  0  30    0  5fc 

Wood  Rim,  black,  p.  doz    115    135      Binding,  flax,  per  lb 

tinned,  135    160  ljte        "       

Tin  Rim,  "  "         2  30    2  45  Blue  ribbon   012$ 

black,        "  180    2  25  ,  Redcap oil* 

Snaps  Sf,own-A,- : °  1°I 

Harness,  German,  dis.  35  per  cent  „  Silver  Composite  0  09 

Acme  "  3  00    5  00         Freight   allowed    to    any    station 

Lock,  Andrew's  "  4  50  11  50     8°u*k    an?  east  of  Owen   Sound  in 

1,000  lb.  lots  of  any  one  brand. 
Sapolio 
In  }  or  V\  gross  boxes,  per  grs.    11  30     _  ,        vises. 

Soldering  Irons.  Hand.perdoz 4  00    fi  00 

Perlb  0  28    0  30     Bench,  parallel,  each  —    2  00    4  50$ 

"Wrought  Spikes  Coach,  each 6  00    7  00 

Discount,  20  per  cent,  to  25  per  cent.    Peter  Wrights,  per  lb  ....     0  12    0  13 

Spoke  Shaves.  Pipe,  each  5  50    9  00 

Wood,  English  180    5  00      Saw,  perdoz 6  50  13  00 

Iron,  American  ......  1  35    2  35  Washer  Cutters. 

spoons  ana  i<orks.  Pnrrlny  t  r\n    a  an 

TeaSpoons pergross    7  50    12  00    ^    I         .".V ' " '.I ',.« 

Dessert"     "         2100  Washers      Iron,'  40percent.,4    mos. 

Table       "     "         30  00    30  00       or  3  per  cent. 

Dessert  Forks....         "         24  00 

Medium     " 

Table 

Squares. 
Iron,  perdoz  165 


3  38    6  (hi 


Well  Wheels. 

H  °° Amer.,perdoz,  8,10  &  12  in. 

00  uu   

Wire. 
Brass  Wire,  16  to  25  wire  gauge,  21  to 
26c.  lb. 


.  90 

Steel,  dis.  75  and  10  to  80  gc  c             wi       5  t      0             ff  Amerlist 

Try  and  bevel,  dis  50  to  02$  percent  Annealed,  annealed  and  oiled,  galvan- 

btapies.  ized  20  per  cent.  dis. 

Pence,  galvanized  perlb          3J      4  Bright,  Coppered  steel  and  spring  20 

Wrought  Iron,  dis.  75,  75  and  10  per  per  cent  f.o.b.  Montreal 

cent.  Plus  10  centsf.o.b.  Hamilton. 

Stocks  and  Dies,  Amer.   dis.  25  per  "     10      "       "    Toronto. 

cent.  "     14      "       "     London, 

Stove   Polish,  (Catchpole's).  Broom  Wire  5j  to  61c.  per  lb. 

Stove  Pipe  Varnish,  enanelled  Clothes  Line  Wiie,  19  gauge,  per  doz 

cans,  per  doz   174  coils   395 

No  1,  Stove  Paste,  per  gross s  00 

•'    2       "           "         "        "       4  80  Wire  Fencing. 

Washita,  perlb  .°n.6-.....    0  25        50  &*lv.2barb,2$&5in.apart       U 

Hindustan   per  lb                 0  06       07  ..    Piaintwift,  all  deld       J  S*      4 

t     k     ^«,     S„ikP                        ,»  ,1  Steel  thorn  and  rib- 
Labrador,    perlb, 0  13  Don 4»        5 

"         Axe,             0  15  "  Lock  Barb,-' 4  point  ...!     ....     0  C4  * 

Turkey                ■       0  50  Ditto  Glidden  2  point 00 

Arkansas                 150  Galvanized    Barb,     "  Ly- 

Water-of-Ayr            0  10  man,"  2  to  4  points 0  041 

Scythe,  per  grOBS 3  50    5  00  Steel  staples  0  035  0  04 

Grind,  per  ton  15  00  18  00  Terms,  60  days  or  2  per  cent,  in  30 

Tacks,  Brads,  etc.  days. 

Leather  Carpet,  35  per  cent.  Wire   Cloth. 

Cut,  Carpet  Blued,  gimp,  55  per  cent  Ordinary,  discount  2b  p.c. 

"          tinned,  dis.  57$  per  cent.  Painted  Screen,  p.100  sq  ft    185    190 

Swedes  iron,  blued  or  tinned,  dis.  50 

percent.  Wrenches. 

Upholsterers"  dis.  50  per  cent.  Acme,  35  to  37$  per  cent. 

Copper  Nails, dis.  60  per  cent.  Agricultural,  70  and  5  to  70  and  10  p  c 

11      Tacks,  45  per  cent.  Standard,  dis.  60,  60  &10p.c. 

Clout  Nails,  dis.  60  p.  c  to  65  p.c.  Coe's  Gen'ne,  dis.  32$  to  35  p.  c  dis. 

Patent  Brads,  dis.  50  percent.  Diamond,  dis.  33$,  35  p.  c. 

Finishing  Nails,  dis.  45  per  cent.  Tower's  Engineer,  each    ..     2  00    3  <>< 

Trunk  Nails,  dis.  65  per  cent.  "         S.,  perdoz 5  80    7    0 

Trunk  Tacks,  dis.   57$  per  cent.  G.  &K.'sPipe    " 6  00 

Channel  nails  5c.  lb.  off  list  Burrell's    "     each .               340 

Trunk  Tacks,  tinned,  62%  p.c  Pocket,  per  doz 125    2  00 


TRADE  MARK  FOR 


Simpson,  Hall,  Miller  &  Co., 

1 6  and  1 8  DeBresoles  St.,  Montreal. 


REGISTERED 
TRADE  MARK  FOR 

KNIVES,  FORKS,  SPOONS 


MOUOW    WAnc- 


Manufacturers  of  the 

Finest  Quality  Electro-Plated  Ware. 

And    Sole    Manufacturers    of    the    Celebrated 

WM.   ROGERS'  Knives,  Forks,  Spoons,  Etc.    a.  j.  whimbey,  Manager. 


tfl/iLD  fO-PAY  i"Hfri,    r 
U/lfH  A    fig/M    XVNP 

Xcrrva-^e^£o-un 

DO  YOU*? 

fzdz/ertCsemetz  ~t 
4»     in    the     *$• 

cut l l  bring  you, 
tertdcrsfram.  the 
best  contractors. 


NONE  GENUINE 
WITHOUT  THIS  BRAND 


STAMPED  IN  HEAD  OF 
EVERY  PACKAGE 


SW   GUMMERS. 

Price  $15,  comrjjete. 

Will  gum  any  cross-cut  saw  ;  anyone  can 
work  it.  There  is  paying  work  for  a  saw 
gummer  in  every  town,  village  or  cross- 
roads in  Canada 


A.  B.  JARDINE  &  GO. 

Manufacturers  of  Blacksmith's  Tools  and 

Tube  Expanders, 

HESPELER,  ONT. 


You  wil    Insure  Success 

STOVE 


IN   THE 


Business,  by  selling 


46  Souvenir"  5toves  and  Ranges 

They  are  Leaders  and  Sure  Profit  Makers. 

If  you  are  not  acquainted  with  the  superior 
merits  of  these  goods,  order  samples,  and 
you  will  lead  your  competitor  in  sales. 

The  Gurney-Tilden  Go.  Ltd, 

Successors  to  The  E.  &  C.  Gurney  Co. 

HAMILTON  -  -  ONTARIO, 

The  LARGEST  SHEAR  MANUFACTURERS  in  the  World: 


288  .  . 
Different 
Styles 
and  Sizes 


Daily  .  . 
Production 
2,500  .  . 
Pairs  .  . 


CLAU88  SHEARS  and  SCISSORS  SFm"  - 

Highest  Medals  and  Diplomas  awarded  by  World's  Fair  judges. 


Clauss  Shear   Co. 


FACTORY  : 
FREMONT,  OHIO 


67  Adelaide 
St.  East  .    . 


Toronto,  ont. 


s 


LIQUID 
GLUE 


S    THE    BEST. 


THE  ART  METROPOLE,  Agents. 

131  Yonge  Street,  TORONTO. 


OUR  SALES  OF 


"BURHAM 


»   Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  others 
Try  it  and  be  convinced 

Sole  Consignees  for  Canada, 

IWRAE  &  GO.,  OTTAWA 


TRUSS  AND  CABLE  FENCE  WIRE. 


SIZE    01"    ONE   STRAND. 

IS  STRONGER  AND  COSTS  LESS  PER  ROD 

Any    other    Strand    of     EQUAL    WIDTH    in    the    Market. 


'S.  . 

CANADIAN    CARTRIDGE 


Loaded  with  Best  Powder  and  Patent  Shot. 


Elevs    Gun    Wadding 


BLACK  EDGE 


THICK  FELT 


PINK  EDGE 


OVERSHOT  CREASEtPROOF 

Manufacturers  of  EB  and  other  Percussion  Caps. 

To  be  had  of  All  Dealers.  Wholesale  Only. 

ELEY   BROS.,  LTD. 

254  Gray's  Inn  Road,  LONDON,  ENG. 


FINEST    QUALITY 

RUBBER  BELTING 


"  MONARCH " 

"RED  STRIP" 

"LION"  brands 

PARTICULAR  ATTENTION  GIVEN  TO 
ORDERS  FOR  LARGE  SAW  MILL  BELTS, 
ENDLESS  OR  STRAIGHT     .... 

The  Gutta  Percha  &  Rubber  Mfg.  Go. 

OF  TORONTO,  LTD. 

61-63  FRONT  STREET  W.,  Toronto. 


WOODYATT'S  TREE  PRUNER 


Socket  Patented 
Oct.  6,  1890. 


MANUFACTURED    ONLY    BY 


A.  R.  Woodyatt  &  Co.    -    Guelph,  Ont. 


VOL.  VI. 


TORONTO,  MARCH    17,  1894. 


No.   1  1 


MAGNOLIA  METAL 


IN     USE    BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST    ANTI-FRICTION    METAL    FOR 

High-Speed  Engine,    Dynamo,    Rolling-Mill,    Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL   CO., 


London  Office  :  75  Queen  Victoria  St. 
Chicago  Office  :        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortland  Street.  NEW  YORK. 


.  can  you  Afford  to  be  r\ 
OLti  Without  these  Goods  r 

Mander  Bros.  Varnish 

Famous  a  Hundred  Years 

Blundell,  Spence  &  Co.'s  Colors  1  Oils 

The  Largest  Paint  and  Color  House  in  the  World 

Aspinall's  Enamel,  London 

Originators  of  Enamel  Colors 

Senour's  Floor  Paints,  Chicago 

The  Pioneer  Floor  Paints 

Sherwin-Williams  Coach  Colors 

Cleveland,  Ohio 

Home  Wall  Colors,  12 1^^  New  Tints 

L/arminette,    Acknowledged  the  Best  Red  Ever  Made 


Send  a  Post  Card 


FOR    ONE 
OF    OUR 


Illustrated 
Catalogues 


5^g5S^ 


SOLE  AGENTS   FOR    CANADA 


Walter  H.  Cottingham  &  Co. 


Fine  Paints  and  Varnishes. 


— MONTREAL 


Ship  Chandlery 


ANCHORS 
CHAINS 


SIDELIGHTS 


ROPE 

OAKUM 

PACKING 


LIFE    PRESERVERS,    BUOYS,    BLOCKS    AND   TACKLE 

OF    ALL    KINDS. 


RICE  LEWIS  &l  SON,  Ltd. 


Toronto. 


(i 


)  J     COPPER  RANCE 


Boiler 


GUARANTEED 

Hydraulic 
Pressure 

200  POUNDS 


1 


\\L    Jim 


Cheapest  . 


c 


OPPER 
BOILER 


on  the  market. 


PATENTED  AUG.  1893. 


The  Booth  Copper  Co. 


Coppersmiths 


TORONTO,  ONT. 


Railroad  Mill  Gaos, 

Railroad  Milk  Can  Trimmings, 
Creamer  Cans, 

Creamer  Can  Trimmings, 
Creamer  Can  Taps, 

Sap  Buckets,  all  styles  and  sizes 
Maple  Leaf  Sap  Spiles 

MILK  CAN  TRIMMINGS 


Our   DAIRY  PAILS    are   the  best 
and  heaviest  on  the  market. 


Kemp  Manufacturing  Co. 


TORONTO. 
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AS  was  anticipated,  the  Wilson  bill 
which  passed  the  House  of  Represen- 
tatives, February  i,  has  emerged 
from  the  hands  of  the  Senate  Committee  on 
Finance  shorn  of  some  of  the  features  that 
were  most  p'easing  to  Canadians.  But  pro- 
vided the  bill  passes  the  Senate,  as  now 
constituted,  we  have  no  reason  to  com- 
plain. The  bill  is  a  marked  improvement 
on  the  McKinley  law,  for  which  "  let  us  be 
truly  thankful."  The  Americans  are  legis- 
lating for  themselves  and  if,  during  the  pro- 
cess of  which,  a  few  advantages  accrue  to 
us,  that  is  all  we  can  reasonably  expect. 
Lumber  and  eggs  have  been  left  on  the  free 
list,  and  that  in  itself  means  a  good  deal  to 
this  country.  Barley,  while  increased  from 
25  per  cent,  to  30  per  cent.,  is  still  taxed 
much  less  than  under  the  present  prohibi- 
tory law  of  30c.  per  bushel.  We,  of  course, 
regret  that  the  Senate  committee  has  seen 
fit  to  impose  a  duty  of  40c.  per  ton  on  both 
iron  ore  and  soft  coal,  instead  of  allow- 
ing these  articles  in  free,  as  the 
Wilson  bill  proposed  doing.  Even 
if  the  committee  allowed  iron  ore  to  re- 
main on  the  free  list,  it  is  doubtful  whether 
Canada  would  have  received  any  benefit 
therefrom  for  some  time,  in  view  of  the  de- 
pressed state  of  the  iron  trade  in  the  United 
States,  together  with  the  extraordinary  facil- 
ity and  cheapness  with  which  the  ore  is  ex- 
tracted from  the  Mesaba  range.  But  with 
coal  it  is  different.  On  the  Pacific  coast — 
California,  for  instance — the  natural  source 


of  supply  for  coal  is  the  British  Columbia 
mines  ;  while  down  in  the  New  England 
states  the  manufacturers  and  consumers  are 
anxiously  waiting  for  the  tariff  to  be  re- 
moved on  coal,  in  order  that  they  may  get 
the  cheaper  product  of  the  Nova  Scotia 
mines.  Under  the  McKinley  bill  the  duty 
on  soft  coal  is  60c.  per  ton,  and,  with  it 
in  force,  we  last  year  exported  to  the 
United  States  764,865  tons,  the  product 
of  our  own  mines,  valued  at  $2,759,- 
669,  and  the  year  before  772,441  tons 
valued  at  $2,790,693;  so  it  remains  to  be 
seen  what  inducement  a  drop  of  20c.  per 
ton  in  the  duty  will  give  to  the  American 
consumer  to  increase  his  demand  for  Cana- 
dian coal.  Plows  and  other  agricultural  im- 
plements are  to  remain,  as  per  the  Wilson 
bill,  on  the  free  list,  but  the  Senate  has 
added  a  provision  that  a  duty  shall  be  levied 
on  all  such  implements  coming  from  a  coun- 
try which  charges  an  import  tax  on  similar 
articles  from  the  United  States. 

*  *  * 

Among  the  articles  stricken  from  the  free 
list  are  apples,  upon  which  the  Senate  com- 
mittee deems  fit  to  levy  a  duty  of  20  per 
cent.  In  seasons  like  the  present,  when  Chi- 
cago and  other  cities  have  found  it  neces- 
sary to  come  to  Canada  for  latge  quantities 
of  this  fruit,  our  cousins  will  discover  that 
they  have  merely  been  biting  off  their  nose  to 
spite  their  face.  In  the  iron  schedule,  iron 
in  pigs  is  increased  from  20  to  22>£  per 
cent,  ad  valorem.  Iron  in  slabs,  increased 
from  22%  to  25  per  cent.  Bar  iron,  in- 
creased from  25  to  28  per  cent.  Beams,  in- 
creased from  30  to  35  per  cent.  Boiler 
plates,  iron  or  steel,  increased  from  25  to  30 
per  cent.  Forgings  of  iron,  increased  from 
25  to  30  per  cent.  Hoops  of  iron,  increased 
from  25  to  30  per  cent.  Railway  bars,  in- 
creased from  20  to  22^  per  cent.  Boiler 
tubes,  reduced  from  25  to  20  per  cent.  Wood 
screws,  reduced  from  25  to  20  per  cent, 
lead  ore,  which  the  Wilson  bill  fixed  at  15 
per  cent.,  is  placed  at  }^c.  per  lb.  Raw  wool 
is  left  on  the  free  list,  the  law  to  go  into 
force  August  2nd  next.  At  present  there  is 
a  duty  of  11c.  per  lb.  to  50  per  cent,  on 
wool.  Horses  and  cattle  are  unchanged  at 
20  per  cent.,  against  a  duty  of  $30  and  $10 
per  head  respectively,  imposed  by  McKin- 
ley. Matches  are  reduced  from  20  to  10 
per  cent.     The  date  when  the  law  goes  into 


force  is  changed  from  June  1st  to  June  30th, 
1894.  The  bill  has,  of  course,  yet  to  be  con- 
sidered by  the  Senate,  and  subsequently 
concurred  in  or  rejected,  as  the  case  may 
be,  by  the  House  of  Representatives.  Ac- 
cording to  Washington  gossip,  a  number  of 
amendmsnts  will  be  submitted,  mainly  by 
Republicans,  during  the  passage  of  the  bill 
through  the  Senate  ;  but  it  is  noticeable 
that  the  anticipated  amendments  are  con- 
fined almost  altogether  to  the  woolen  and 
textile  trades. 

*        *        * 

The  speech  from  the  throne  at  the  open- 
ing of  the  Dominion  Parliament  contained 
references  to  two  important  measures  which 
have  been  awaited  with  a  good  deal  of  in- 
terest for  some  time.  The  one  is  in  regard 
to  the  tariff  and  the  other  insolvency.  Of 
the  latter  we  already  have  some  acqaintance. 
But  of  the  former,  all  the  public  know 
is  that  a  tariff  reform  bill  is  to  be  introduced, 
"  along  the  lines  of  protection,"  as  some  of 
the  Ministers  of  the  Crown  have  expressed 
it.  In  regard  to  both  bills  urgency  is  de- 
manded; and  if  any  measure  has  right  to 
precedence  it  is  that  relating  to  tariff  reform, 
for  just  as  long  as  uncertainty  regarding  its 
provisions  prevail,  just  so  long  will  the 
the  wheels  of  commerce  have  a  brake  upon 
them.  The  sooner,  too,  the  insolvency  bill 
is  dealt  with  the  better. 

*  *  * 

Notwithstanding  the  great  risk  of  dis- 
covery to  the  small  chance  there  is  of  es- 
caping detection,  there  are  people  who  will 
persist  in  tampering  with  the  Customs.  A 
case  in  point  has  just  been  unearthed.  It 
seems  that  a  New  York  firm  named  Pitt  & 
Scott  has  been  in  the  habit  of  bringing 
goods  into  that  port  from  Europe  in  bond, 
removing  the  contents,  and  then  filling  the 
packages  with  anything  to  hand,  and  ship- 
ping them  to  fictitious  firms  in  Canada. 
Several  of  these  packages  found  their  way 
to  Montreal  and  Quebec.  In  fact,  no  less 
than  68  are  known  to  have  arrived  in  the 
former  city.  The  packages  which  arrived 
at  Montreal  were  found  on  examfnation  to 
contain  cheap  furniture,  earthenware,  etc., 
while  those  consigned  to  Quebec  contained 
nothing  but  old  papers  and  bricks.  The 
frauds  so  far  discovered  amount  to  many 
thousands  of  dollars.  The  manager  of  the 
offending  New  York  firm  has  been  arrested 
and  held  in  $25,000  bonds,  while  two  of  the 
employees  have  fled  to  Europe. 
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UNJUST    COMPROMISES. 

WIDE  is  the  difference  between  the 
protection  accorded  society  against 
those  who  would  undermine  it  and 
that  enjoyed  by  business  men  against  those 
who  would  undermine  their  interests. 

This  fact  is  demonstrated  particularly  in 
regard  to  settlements  granted  insolvents. 

Men  go  into  business  with  little  or  no 
capital,  little  or  no  experience,  or  little  or 
no  principle.  Of  the  three  classes  the  last 
named  is  the  most  to  be  deplored.  Hav- 
ing no  principle,  they  care  not  how  they 
serve  iheir  creditors,  their  fellow  business 
men,  or  their  customers.  Self  is  their 
whole  concern,  Self  they  work  for  and  Self 
they  sell  for.  A  fair  proportion  of  the 
patronage  of  a  community  is  beneath  their 
dignity.  They  want  the  earth  and  the 
fulness  thereof.  In  pursuance  of  this  object 
they  cut  and  slash  prices  right  and  left. 
What  matters  it  to  them  if  every  article  in 
stock  is  sold  below  cost,  so  long  as  custom- 
ers are  attracted  from  other  stores  to  theirs. 

Sometimes  cormorants  overtax  their  swal- 
lowing capacity  ;  and  business  men  who 
attempt  to  bite  off  more  trade  than  they  can 
chew  often  do  likewise. ,  We  are  having  in- 
stances of  this  almost  every  day.  Then 
when  the  creditors  foregather  and  confer 
they  too  often  remove  the  impediment  which 
has  for  the  time  being  placed  the  insolvent 
hors  de  combat,  and  then  let  him  loose  to 
againresume  his  favorite  pastime  of  swallow- 
ing up  his  own  profits  as  well  as  those  of  his 
competitors,  until  he  again  gets  choked, 
when  probably  relief  is  again  given. 

To  grant  such  men  extensions  or  com- 
positions is  unjust,  to  their  immediate  com- 
petitors in  particular  and  to  the  trade  in 
general.  The  creditors  themselves  realize 
this.  "But  what  is  a  fellow  to  do?  If  we 
sell  the  estate  we  won't  get  anything  scarcely, 
while  if  we  give  him  a  settlement  we  stand 
a  chance  to  get,  say,  25  cents  on  the  dollar. 
Then  we'll  get  his  custom  in  the  future,  and 
thus  be  able  to  even  up  a  little  on  him. 
But,  of  course,  we'll  have  to  keep  him  down 
a  little  closer  than  we  have  hitherto  done. 
And  then,  you  know,  we'll  have  to  do  what 
the  other  creditors  do."  This  is  in  effect  the 
way  they  argue,  and  this  is  the  method 
whereby  the  pricks  of  their  conscience  are 
appeased. 

The  harm  that  they  are  doing  those  of 
their  customers  who  pay  one  hundred  cents 
on  the  dollar  seems  not  to  concern  them  at 


all.  At  least,  if  it  does,  there  is  no  fruit  to 
show  it.  "  By  their  fruits  ye  shall  know 
them." 

When  leniency  is  shown  a  merchant  who 
is  the  victim  of  adverse  circumstances — who 
has  shown  average  ability,  industry,  honesty 
of  purpose,  but  in  spite  of  all  has  failed — no- 
body but  the  most  selfish  of  men  would  take 
umbrage.  But  when  it  comes  to  the  sys- 
tematic cutter,  the  incapable,  the  indolent 
or  the  dishonest,  aline  should  be  drawn.  To 
draw  the  line,  however,  often  requires  cour- 
age. 

Among  the  list  of  creditors  there  are 
usually  to  be  found  some  who  are  disinclined 
to  grant  the  desired  extension  or  compro- 
mise, but  who,  unless  they  see  that  the  cur- 
rent of  opinion  runs  parallel  with  their  own, 
fail  to  take  the  stand  which  they  feel  to  be 
the  right  one.  In  other  words,  they  go  with 
the  majority. 

The  Insolvency  bill,  which  the  Minister  of 
Finance  proposes  introducing  at  the  ensuing 
session  of  the  DominionParliament,  contains 
a  clause  which  is  a  step  in  the  direction  of 
remedying  this  evil;  as  there  will  be  then, 
provided  the  measure  becomes  law,  no  get- 
ting clear  on  the  payment  of  a  nominal 
amount  on  the  dollar. 

The  bill  stipulates  that  in  no  case  shall 
any  proposition  providing  for  a  discharge 
of  a  debtor  on  payment  of  a  composition  be 
entertained  unless  it  provides  for  the  pay- 
ment in  full  within  three  months  from  the 
confirmation  thereof  of  all  costs,  charges  and 
disbursements  in  connection  with  proceed- 
ings under  the  act  then  remaining  unpaid  ; 
all  privileged  claims  ;  and  for  the  payment 
within  one  year  from  the  date  of  such  confir- 
mation of  at  least  25  per  cent,  of  the  un- 
secured claims  of  all  legitimate  creditors. 
Then,  even  after  the  creditors  have  decided 
to  grant  a  discharge,  it  must  be  confirmed 
by  the  court  before  made  binding.  Further- 
more, it  devolves  upon  the  debtor  to  show 
that  no  creditor  was  induced  through  mone- 
tary considerations  to  sign  for  his  discharge. 
If  it  is  shown  that  the  creditor  is  guilty  of 
any  fraud,  recklessness  in  business,  extrava- 
gant in  endorsing  for  others  after  having 
good  reasons  to  know  he  was  insolvent,  he 
is  not  entitled  to  a  discharge,  and  the  court 
may  order  the  suspension  of  the  discharge 
for  a  period  not  exceeding  five  years.  Even 
at  the  expiry  of  that  period  the  dishonest 
man  will  be  precluded  from  securing  a  dis- 
charge. 

With  such  a  law  as  this  it  will  be  easier 


for  the  creditor  to  develop  the  back  bone 
necessary  to  refuse  a  settlement  to  an  insol- 
vent unworthy  of  it,  while  he  who  is  worthy 
will  have  no  more  difficulty  than  at  present 
in  securing  the  desideratum. 


CHARCOAL  IRON. 

WHILE  the  discussion  regarding  the 
tariff  is  on,  it  would  be  well  for  the 
farmers  of  the  country  and  those 
interested  with  them  to  consider  the  special 
merits  of  the  charcoal  iron  industry  in  its 
relations  to  the  farming.  All  who  care  to 
go  into  the  question  will  admit  that  the 
charcoal  iron  industry  is  in  every  sense  one 
in  which  the  farming  class  is  directly  inter- 
ested. This,  at  least,  is  the  conclusion  that 
Hardware's  Montreal  correspondent  has 
come  to,  after  a  conversation  with  two  or 
three  gentlemen  interested  in  it.  The  rea- 
son is  plain.  In  all  cases  in  Canada  the 
charcoal  iron  enterprises  are  situated  in 
purely  rural  and  farming  districts,  and  so  far 
the  labor  is  provided  by  the  farmers  or  their 
sons. 

The  case  of  the  Canada  Iron  Furnace  Co., 
at  Rodnor,  Que.,  the  Pictou  Charcoal  Iron 
Co.,  Bridgeville,  N.S.,  and  Jno.  McDougall 
&  Co.'s  works  at  Drummondville,  Que. — 
in  the  case  of  all  these  enterprises  ninety 
per  cent,  of  the  employees  are  drawn  from 
the  farming  class.  The  farmers  in  the  im- 
mediate vicinity  of  the  works,  besides  clear- 
ing their  waste  lands  at  a  good  profit 
to  themselves,  find  a  ready  market  at 
good  cash  prices  for  their  farm  pro- 
ducts. It  is  held,  therefore,  that  if  On- 
tario and  Quebec  had  the  number  of 
charcoal  iron  furnaces  that  the  wants  of  the 
country  demanded,  the  competition  and  over- 
crowding in  the  cities  owing  to  the  influx 
from  the  ru»-al  districts  would  be  checked  to 
a  great  extent,  if  not  entirely. 

One  great  advantage  of  charcoal  over  coke 
or  anthracite,  is  that  in  the  case  of  the 
former  in  the  Province  of  Ontario  and  Que- 
bec every  dollar  which  enters  into  its  manu- 
facture is  circulated  directly  among  the  peo- 
ple of  the  province  in  which  the  works  are 
situated. 

As  far  as  the  two  provinces  named  are 
concerned,  to  establish  coke  furnaces  would 
mean  the  carriage  of  coal  or  coke  from  Nova 
Scotia  or  its  importation  from  the  United 
States,  and  the  consequent  loss  to  labor  to 
the  provinces  of  Quebec  and  Ontario.  On 
the  other  hand,  in  the  case  of  the  manufac- 
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ture   of  charcoal  these   provinces  would  be 
self-sustaining. 

Investigation  has  proved  in  Quebec  and 
in  some  sections  of  Ontario  that  there  is 
plenty  of  ore  available.  In  the  St.  Maurice 
district,  in  the  former  province,  it  has  been 
proved  beyond  a  doubt  that  there  is  not  only 
an  abundant  supply  of  ore  in  sight  to  last 
for  many  years  to  come,  but  that  it  is 
steadily  growing,  new  discoveries  constantly 
being  made.  There  is  in  addition  a  limit- 
less supply  of  limestone  conveniently 
situated  to  the  ore  fields.  The  supply  of 
woods  for  making  charcoal  is  almost 
inexhaustible.  Hardwoods,  such  as  maple 
and  birch,  are  to  be  found  all  over  the  St. 
Maurice  district,  which,  with  its  tributaries, 
covers  over  200,000  square  miles,  and  these 
woods  are  specially  suitable  for  the  manu- 
facture of  charcoal  for  the  smelting  of 
iron. 

In  this  connection  one  most  important 
point  to  be  observed  is  the  education  of  the 
people  in  practical  forestry,  as  Sweden  has 
done,  by  the  establishment  of  government 
schools  for  the  training  of  men  in  the 
manufacture  of  charcoal  and  the  science  of 
forestry. 

For  centuries  Sweden  has  intelligently 
protected  her  forests,  and  by  this  course 
she  still  keeps  the  lead  in  the  manufacture 
of  charcoal  iron. 

In  our  case  nature  has  done  its  work,  and 
it  is  for  our  Government  to  see,  as  in  the 
case  of  Sweden,  that  these  natural  advan- 
tages that  we  possess  are  properly  utilized. 

In  addition  to  the  mere  cultivation  of  an 
important  industry,  the  Government,  by 
fostering  the  establishment  of  charcoal  iron 
in  Ontario  and  Quebec,  will  be  aiding  the 
good  work  of  colonization.  If  settlers  caji, 
through  the  charcoal  iron  industry,  find  a 
ready  market  for  their  wood  and  a  good 
home  maiket  for  the  products  of  the  soil, 
they  will  take  up  the  Ontario  and  Quebec 
bush  lands  more  readily,  as  against  the 
prairies  of  the  West. 

It  is  true  that  from  a  superficial  view  of 
the  situation  it  may  seem  that  the  Canadian 
consumption  of  charcoal  iron  is  somewhat 
limited,  but  a  close  investigation  will  show 
that  the  demand  is  growing  daily,  as  con- 
sumers grow  familiar  with  and  recognize 
the  peculiar  merits  of  charcoal  iron. 

It  is  claimed  that  every  iron  founder  will 
sooner  or  later  use  a  proportion  of  charcoal 
iron  in  all  his  mixtures,  with  saving  to  him- 


self in  "  Woster  castings,"  while  at  the  same 
time  producing  highly  finished  work. 

Another  contention  is,  that  provided  a  pro- 
portion of  charcoal  pig  is  used,  the  rolling 
mill  will  be  able  to  turn  out  Canadian  bar 
equal  to  high  quality  Swedish  or  English 
iron  and  steel  bars  and  like  products. 

Charcoal  will  be  used  as  long  as  its  merits 
are  known,  despite  the  competition  of  cheap 
coke  iron,  etc.  It  gives  a  strong,  clean, 
tough  grade  of  castings,  which  it  is  abso- 
lutely imperative  should  be  used  in  the 
manufacture  of  car  wheels,  high  class  steel 
and  other  such  lines  where  quality  is  more 
necessary  than  the  mere  matter  of  cost. 

Sweden  owes  her  position  in  the  iron 
world  to  her  merits  as  a  charcoal-iron  pro- 
ducer. In  1890  she  had  154  furnaces  in 
blast,  producing  456,102  metric  tons,  finding 
a  ready  market  for  it  in  Great  Britain  and 
elsewhere,  bringing  at  the  very  lowest  esti- 
mate for  raw  material  alone  some  $10,000,- 
000  to  Swedish  labor  and  capital  ;  this  large 
sum  being  greatly  increased  by  a  consider- 
able portion  of  the  iron  finding  its  way  into 
the  higher  grade  of  manufactures,  such  as 
Swedish  bars,  rods,  etc.,  produced  in  the 
country. 

In  the  United  States,  where  mineral  coal 
is  produced  as  cheap  as  anywhere  in  the 
world,  the  manufacture  of  charcoal  iron  has 
shown  a  steady  increase.  The  demand  for 
high-class  work  is  greater  each  year  across 
the  line,  and  this  leads  to  the  increased  con- 
sumption of  charcoal  iron.  The  United 
States'  production  of  charcoal  has  very 
largely  increased  during  the  last  ten 
years.  The  increase  has  been  frcm 
435,818  net  tons  in  1880  to  664,497 
net  tons  in  1890,  or  52.75  per  cent. 
This  increase  took  place  in  every  item  going 
to  make  up  the  cost  of  materials,  with  the 
comparatively  unimportant  exception  of 
miscellaneous  material,  mill  cinder,  scrap, 
etc.  While  in  1880,  942,051  tons  of  iron  ore 
were  consumed,  in  1890  there  were  consum- 
ed 1,304,962  tons,  of  which  all  but  9,082  tons 
consisted  of  domestic  iron  ore.  The  amount 
of  fluxing  material  increased  from  116,667 
tons  in  1880  to  153,183  tons  in  1890,  and  the 
and  the  charcoal  consumed  increased  from 
53,903,228  bushels  in  1880  to  67,772,156 
bushels  in  1890.  The  increase  in  the  pro- 
duct for  the  decade  both  in  quantity  and 
value  was  under  the  head  of  hot  or  warm 
blast  charcoal  pig  iron.  The  quantity  of 
this  part  of  the  product  increased  from  355,- 
405  tons  to  627,661  tons,  and  its  value  from 


$10,080,581  to  $11,238,239.  The  falling  off 
in  production  under  other  heads,  however, 
coupled  with  the  decline  in  prices,  brought 
the  total  value  of  the  product  below  the 
figures  for  1880.  The  three  states  of  Mich- 
igan, Alabama  and  Wisconsin  led  all  the 
others  as  regards  the  items  of  capital  in- 
vested, wages  paid,  cost  of  materials  and 
value  of  products  in  the  year  1890. 

The  industry  once  thoroughly  established 
in  Canada,  with  a  sufficiently  large  output 
from  each  furmce,  it  is  held  that  the  price 
can  be  got  reasonably  close  enough  to  that 
of  coke  iron  to  allow  of  the  product  of 
Ontario  and  Quebec  charcoal  iron  furnaces 
entering  into  daily  use  to  a  much  larger  ex- 
tent. There  is  also  a  possibility  in  the  minds 
of  some  of  the  more  sanguine  that  in  due 
time  it  may  compete  for  the  markets  of 
Great  Britain  against  Swedish  iron,  and  in 
the  United  States  with  home  made  iron  if 
there  is  any  radical  change  in  the  duties. 
The  capacity  of  the  charcoal  furnaces  now 
in  blast  in  Canada  are  as  follows  :  Canada 
Iron  Furnace  Co.,  10,000  tons  per  annum, 
against  1,200  tons  a  year  ago;  Pictou  Char-  . 
coal  Iron  Co.,  5,000  tons,  against  nothing 
ten  years  ago,  and  the  Drummondville 
works,  3,500  tons,  against  2,500  ten  years 
ago.  The  total  figures  therefore  show  that 
the  output  is  trebled  owing  to  the  improved 
methods  adopted  at  Rodnor  and  Pictou. 


AN  ATTRACTIVE  WINDOW. 

ONE  of  the  neatest  and  most  attrac- 
tive window  displays  that  it  has 
been  our  pleasure  to  notice  for 
some  time  is  that  of  W.  L.  Murray,  Yonge 
street,  Toronto.  It  is  neat  in  arrangement 
and  seasonable  in  selection,  being  entirely 
composed  of  mixed  paints  and  brushes.  In 
the  window  is  a  stand,  which  is  covered 
with  red  cloth,  on  which  the  different  brands 
of  mixed  paints,  stains,  and  varnishes  which 
he  is  carrying  are  artistically  arranged.  The 
flat  space  in  front  of  the  stand  and  the  wall 
at  the  side  of  the  window  are  also  covered 
with  the  same  colored  cloth.  On  the  flat 
space  in  front  of  the  stand,  white-wash 
brushes,  sash  tools,  etc.,  have  been  neatly 
arranged,  and  on  the  wall  there  is  hung  two 
framed  and  attractive  cards,  showing  the 
name  of  the  line  of  brushes  and  samples  of 
the  colors  there  are  in  stock.  Around  the 
above  is  arranged  many  different  styles  of 
brushes  in  an  effective  manner. 

In  the  evening,  the  bright  labels  and  the 
red  background,  to  say  nothing  of  the  taste 
with  which  the  stock  has  been  arranged, 
make  an  exceedingly  attractive  display. 
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BICYCLES  IN  THE  RETAIL  STORE. 

E.   C.   COLE,   IN  THE   IRON  AGE. 

AFTER  an  experience  of  seven  years 
in  retailing  bicycles  in  connection 
with  a  general  stock  of  hardware, 
stoves,  and  housefurnishing  goods,  we  can 
say  that  we  consider  the  bicycle  as  important 
a  factor  in  our  business  as  the  vapor  stove, 
the  refrigerator,  or  the  cook  stove.  In  fact, 
if  handled  properly  handled,  it  can  be  made 
as  profitable  as  any  specialty  sold  by  the 
trade.  We  have  always  believed  in  a  future 
for  the  bicycle,  even  in  the  days  of  the  old 
ordinary,  and  our  belief  is  being  realized 
from  the  fact  that  last  season  no  single  line 
in  our  business  proved  as  profitable  as  our 
bicycle  department. 

The  bicycle  is  a  seasonable  article,  and 
with  the  constantly  increasing  competition, 
it  seems  to  us  that  the  special  bicycle  dealers 
will  eventually  have  to  succumb  to  the  regu- 
lar trade,  as  an  article  so  seasonable  as  the 
bicycle  cannot  always  be  made  to  pay  profit 
enough  in  the  four  months'  selling  season  to 
maintain  a  business  for  the  whole  year.  The 
bulk  of  the  trade  usually  comes  in  March) 
April,  and  May,  somewhat  earlier  than  the 
vapor  stove  trade  and  the  other  summer 
specialties — a  good  time  for  the  hardware 
dealer,  as  much  of  the  preliminary  work  of 
showing  and  talking  up  the  wheel  to  pros- 
pective purchasers  can  be  done  before  the 
spring  trade  is  at  its  height. 

Every  hardware  and  stove  dealer  has  to 
maintain  a  repair  shop,  and  bicycle  repair- 
ing can  be  made  much  more  profitable  than 
repairing  tinware  or  gasoline  stoves  ;  nor  is 
it  necessary  to  pay  an  expert  repairer  high 
wages,  as  some  dealers  seem  to  think  ;  but 
the  difficult  repairs  should  be  sent  to  the 
factory 

The  bicycle  is  a  specialty  much  like  the 
vapor  stove,  and  comes  in  more  naturally 
with  the  hardware  line  than  with  any  other. 
The  goods  are  not  too  bulky,  and  can  easily 
be  displayed  with  spring  and  summer  goods, 
helping  take  the  space  occupied  by  heating 
and  cook  stoves  during  the  fall  months.  A 
good  bicycle  trade  will  make  the  hardware 
and  stove  dealer's  spring  trade  nearly  equal 
to  fall  trade,  thus  balancing  the  year,  and 
helping  to  furnish  profitable  employment  for 
the  shop  men  during  part  of  the  dull  season 
in  July  and  August. 

Bicycles  run  into  money  fast,  and  while  a 
good  margin  and  a  good  net  profit  can  be 
made.it  is  necessary  to  use  care  to  make  sales 
to  a  class  of  customers  that  will  pay  as  they 
agree.  Most  wheels  have  to  be  sold  on  the 
instalment  plan  if  one  desires  to  do  much  of 
a  business.  If  a  wheel  js  sold  on  too  small 
a  cash  payment,  with  big  promises  for  the 
balance,  the  dealer  will  generally  find  at  the 
end  of  the  season  that  he  will  have  to  settle 
with  his  customer  by  taking  back  the  wheel, 
which,  owing  toimprovements  and  the  lower- 
ing ot  prices,  may  not  be  worth  next  season 
half  what  the   dealer   has    invested  in  it. 


Many  ot  the  trade  have  had  experiences  of 
this  kind  that  have  thoroughly  disgusted 
them  with  the  bicycle  business.  Bicycles, 
like  vapor  stoves,  easily  pet  out  of  order,  and 
need  some  attention  after  being  sold.  There 
are  tire  punctures,  defective  bearings,  defec- 
tive tires,  and  numerous  other  complaints, 
all  of  which  come  back  to  the  dealer  to  be 
settled.  It  is  one  of  the  great  drawbacks  to 
the  trade  in  the  eyes  of  inexperienced  dealers. 
The  way  in  which  we  look  at  that  point  is 
this  :  Real  defects  are  made  good  by  the 
manufacturer,  and  we  merely  stand  between 
them  and  the  rider.  Imaginary  defects 
must  be  dealt  with  by  keeping  posted  in  the 
business  and  by  explaining  to  the  customer 
what  he  can  reasonably  expect  his  wheel  to 
stand  and  what  he  cannot.  We  figure  on  a 
profit  sufficient  to  pay  us  for  all  extra  annoy- 
ance in  these  matters,  which  is  a  necessary 
part  of  the  business.  Where  we  do  work,  or 
replace  parts  broken  by  accident  or  misuse, 
we  charge  for  it,  and  when  we  sell  a  wheel 
we  do  not  so  interpret  the  guarantee  to  our 
customer  as  to  lead  him  to  believe  that  we 
repair  everything  that  may  happen  to  his 
wheel  during  the  year  free  of  charge. 

We  do  not  do  any  more  trading  than  we 
can  help,  and  when  we  do  take  an  old  wheel 
in  part  payment  we  are  sure  not  to  allow 
more  for  the  old  style  wheel  than  we  can  re- 
sell it  for  at  a  profit.  We  use  the  lease  plan 
— a  very  good  one  for  securing  deferred  pay- 
ments on  wheels.  Some,  however,  prefer  a 
chattel  mortgage.  We  insist  upon  at  least 
33/4  Per  cent-  °f  tne  purchase  price  down. 
If  the  customer  is  a  clerk,  or  some  one  with 
a  good  steady  job,  we  make  the  monthly  in- 
stalment as  high  as  he  can  stand,  always 
figuring  to  get  out  in  six  months,  or  before 
the  riding  season  is  over.  By  especial  care 
in  selecting  our  customers  we  were  enabled 
the  past  year  to  do  a  good  business,  selling 
over  ioo  wheels  of  all  kinds,  and  to-day  we 
have  not  an  old  returned  wheel  in  stock,  and 
not  over  $50  still  due  on  last  year's  business. 

When  the  riding  fever  is  at  its  height  there 
are  a  lot  of  young  fellows  who  will  do  any- 
thing to  get  wheels,  without  any  hope  or 
prospect  of  paying  for  them  ;  these  dealers 
should  look  out  for.  Another  drawback  may 
be  mentioned,  which  is  the  constant  changes 
and  improvements  in  wheels,  making  the  old 
styles  nearly  worthless.  Even  when  little 
used  the  ordinary  wheel,  that  sold  for  $135 
six  years  ago,  would  hardly  bring  $30  to-day. 

These  same  improvements  have,  however, 
had  the  effect  of  making  a  staple  business  of 
what  was  a  very  risky  one  in  the  days  of  the 
ordinary.  It  seems  at  present  that  future  im- 
provements will  not  affect  the  values  of 
present  stocks  as  much  as  in  the  past.  The 
question  of  general  design  is  the  same,  the 
question  of  weight  can  be  changed  but  little 
from  the  present.  The  improvements  of  the 
future  would  seem  to  lie  in  minor  details  prin- 
cipally. It  is,  however,  advisable  for  the 
dealer  to  figure  on  selling  all  his  stock  every 


year,  and  in  using  caution  in  taking  hold  of 
wheels  that  vary  much  from  the  old  estab- 
lished lines  which  have  been  thoroughly 
tested.  The  assortment  must  depend'on  the 
size  of  the  place  and  the  condition  of  trade. 
Where  a  great  many  wheels  are  being  rid- 
den every  year,  the  successful  dealer  must 
carry  a  representative  line.  He  must  have 
wheels  at  all  prices,  for  all  ages,  and  for 
both  sexes,  and  as  no  one  concern  builds  a 
complete  assortment  of  wheels,  it  is  impossi- 
ble to  confine  purchases  to  one  line.  We 
select  the  best  youths'  line  from  one  maker, 
provided  they  meet  our  views  on  prices  and 
improvements,  and  everything  depends  upon 
having  the  latest — a  last  year's  wheel  is  like 
a  last  year's  bird's  nest.  Next  we  want  a 
good  medium-priced  wheel.  Then  we  must 
have  a  line  of  wheels  for  the  trade  who  de- 
sire the  best.  No  matter  how  good  a  wheel 
may  be,  or  how  perfect  in  our  estimation, 
some  rider  or  purchaser  may  object  to  the 
kind  of  tire  or  saddle,  so  we  find  it  advisable 
to  sell  more  than  one  high  grade  wheel, 
selecting  so  as  to  cover  the  desirable  features 
in  tires,  and  in  w.hat  the  trade  seems  to  de- 
mand. 

The  trade  is  a  fickle  factor  as  a  rule,  vary- 
ing in  its  wishes  and  depending  for  its  in- 
formation upon  what  it  has  seen  and  used. 
But  still  it  is  to  be  humored  by  the  success- 
ful dealer  and  not  dictated  to.  The  would 
be  purchaser  generally  gets  pointers  about 
buying  from  some  more  experienced  rider. 
If  he  wants  a  clincher  tire,  have  it  for  him  ; 
don't  lose  the  sale  to  a  competitor  by  trying 
to  talk  him  into  buying  a  cemented  tire.  In 
small  places  the  trade  will  depend  largely 
upon  what  the  dealer  makes  it.  If  he  can 
get  one  good  wheel  started,  that  will  be  what 
they  will  all  want  A  yariety  in  the  assort- 
ment is  as  necessary  in  bicycles  as  in  stoves. 
One  should  be  able  to  meet  all  the  demands 
of  the  trade. 

Where  the  trade  is  well  established  a  line 
of  bicycle  sundries  is  quite  necessary  and 
fairly  profitable,  but  many  high  priced  pat- 
ented articles  should  be  dealt  in  lightly  until 
one  knows  what  the  trade  will  buy.  Locks, 
repair  outfits,  lubricants,  bells,  whistles  and 
trouser  guards  are  the  staple  sellers  in  this 
line 

It  is  a  bad  thing  to  handle  too  many  kinds 
of  wheels  in  the  same  grade.  They  are  like 
stoves  in  that  respect.  Do  not  at  any  rate 
handle  more  lines  or  more  makes  than  will 
fill  the  assortment  you  propose  to  carry. 

The  repair  question  will  be  greatly  com- 
plicated by  multiplying  the  makes  of  wheels. 
We  don't  confine  ourselves  to  any  one 
manufacture,  but  try  to  choose  those  that 
are  likely  to  be  in  the  greatest  demand  ;  at 
the  same  time  we  confine  ourselves  to  just 
as  few  makes  as  possible.  The  business  is 
constantly  changing  and  must  be  closely 
watched  to  keep  up  with  it. 

People,  much  like  sheep,  will  follow  the 
leader.  If  you  can  get  a  society  leader  to 
ride  on  a  wheel,  others  of  his  or  her  set  will 
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want  lo  ride,  too,  on  the  same  kind  of  a 
bicycle.  It  is  the  same  with  business  men. 
Let  two  prominent  business  men  take  to 
bicycling,  either  for  health  or  as  a  pastime, 
and  others  are  sure  to  follow.  The  same 
rule  applies  to  professional  men,  mechanics 
and  artisans.  From  this  dealers  can  draw 
their  own  inferences  as  to  possible  means  of 
stimulating  trade  in  their  own  localities.  It 
is  well  sometimes  to  take  some  extra  risk  in 
getting  the  right  man  on  a  wheel,  although 
this  feature  is  often  carried  far  to  extremes 
by  the  trade.  In  some  cities  I  have  known 
of  firms  trading  a  new  high  grade  machine 
with  some  desirable  rider  for  some  old  trap 
they  did  not  expect  to  get  half  out  of,  just  to 
get  his  influence,  but  I  have  rarely  found 
this  to  repay  the  dealer  to  any  great  extent. 
Many  physicians  are  recommending  wheels 
to  their  patients  who  need  exercise.  Some- 
thing might  be  accomplished  in  this  line  if 
it  is  rightly  managed. 

Bicycle  clubs  are  a  very  good  means  of 
stimulating  trade,  especially  in  the  newer 
districts.  It  is  well  to  stand  in  with  the 
local  club,  though  we  have  never  seen  much 
direct  benefit  from  so  doing.  Club  men  are, 
as  a  rule,  supplied  with  wheels,  and  the  best 
trade  comes  from  the  new  riders.  The 
bicycle  is  fast  becoming  something  more 
than  a  plaything.  Its  greatest  future  lies  in 
the  possibility  of  its  use  in  place  of  the 
horse,  the  street  car  or  other  means  of  loco- 
motion. It  is  being  used  by  thousands  of 
clerks  and  artisans  in  place  of  the  horse. 
We  know  of  a  lady  clerk  who  is  using  her 
wheel  right  through  the  coldest  weather  as 
a  means  of  transit  from  her  work  to  her 
home. 

It  is  necessary  for  the  dealer  to  do  a  cer- 
tain amount  of  repairing.  This  is  not  half 
so  bad  nor  so  complicated  as  with  gasoline 
stoves.  It  needs  only  to  be  looked  at  in  the 
right  light  to  be  rid  of  its  formidable  aspect. 
We   have  a  brazing   outfit,  but   would  not 


advise  other  dealers  to  put  one  in,  as  we  do 
not  use  it.  Almost  all  the  repairs  are  those 
that  any  tinker  can  do  with  a  little  experi- 
ence, and  the  whole  question  of  tire  repairs 
is  as  easy  as  soldering  tinware. 

The  next  thing  in  importance  is  putting 
in  spokes  and  straightening  bends.  All  this 
can  be  made  more  profitable  than  any  other 
part  of  the  tin  shop.  Where  frames  break, 
or  parts  break,  like  cranks  or  other  forgings, 
the  thing  to  do  is  to  order  duplicate  parts  of 
the  maker.  If  the  break  is  the  result  of  a 
flaw  the  factory  will  furnish  the  part  free, 
your  customer  will  pay  the  express  and  you 
will  furnish  the  time  for  replacing. 

If  caused  by  an  accident,  charge  well  for 
your  time  and  material.  About  25  percent, 
of  repair  work  will  have  to  be  done  free  of 
charge,  but  the  other  75  per  cent,  can  be 
made  to  pay  a  handsome  profit  on  the 
whole. 

No  special  tools  are  required.  Keep  a 
stock  of  tire  cement  and  tire  repair  rubber, 
and  an  assortment  of  balls  and  spokes,  and 
with  the  ordinary  tinners'  tools  the  rest  can 
be  done. 

We  have  a  growing  belief  in  the  future  of 
the  bicycle,  and  that  the  hardware  trade  is 
the  place  for  it. 


THE  RELATIVE  MERITS  OF  NAILS. 

AN  interesting  description  of  an  ex- 
tended series  of  experiments  made 
by  F.  W.  Clay  to  determine  the 
holding  power  of  nails  is  given  in  a  recent 
issue  of  Engineering  News.  Accompanying 
the  article  are  tables,  diagrams  and  cuts 
illustrating  in  a  forcible  manner  the  tests 
which  were  applied  to  the  different  sizes  and 
kinds  of  nails  under  various  conditions. 
The  conclusions  arrived  at  are  in  some  par- 
ticulars so  different  from  prevalent  ideas 
regarding  the  most  desirable  form  for  nails, 
also   of  the  relative  value  of  cut   and  wire 


nails  for  effective  use,  as  to  excite  the  in- 
terest of  the  manufacturer,  tetailer  and 
contractor.  The  following  conclusions  have 
been  selected  from  those  given  in  the  article 
referred  to  as  of  the  greatest  interest  to  our 
readers  : 

Cut  nails  are  superior  to  wire  nails  in  all 
positions. 

The  main  advantage  of  a  wire  nail  is  in 
its  possessing  a  sharp  point. 

If  cut  nails  were  pointed  their  efficiency 
in  direct  tension  would  be  increased  by 
about  30  per  cent.  ;  wire  nails  without  points 
have  but  half  of  their  ordinary  holding 
power. 

The  tenacity,  of  wire  nails  at  least,  de- 
creases with  time,  but  not  so  fast,  probably, 
when  exposed  to  the  weather. 

The  nail's  surface  should  be  very  slightly 
rough,  though  not  granular  ;  should  not  be 
galvanized  or  otherwise  made  smooth  ;  and 
should  not  be  barbed  ;  and  especially  the 
barbs  should  not  be  sharp  and  angular. 
Barbing  decreases  the  efficiency  of  cut  nails 
about  22  per  cent. 

Nails  should  be  wedge  shaped  in  both 
directions  where  there  are  not  special 
dangers  of  splitting. 

The  holding  power  decreases  with  time. 

Nails  are  always  strongest  when  driven 
perpendicular  to  the  surface   of  the  timber. 

When  subject  to  impact,  nails  hold  less 
then  one-twelfth  the  strain  they  can  stand 
when  weight  is  gradually  applied. 


The  inventive  genius  has  been  at  it 
again.  A  trolley  car  in  Louisville,  Ky.,  has 
been  rigged  as  a  street  sprinkler.  The  dis- 
charge pipe  not  only  extends  across  the 
whole  front  of  the  car,  under  the  platform, 
but  also  out  sideways  about  ten  feet  more. 
A  guy  from  the  outer  end  of  this  pipe  is 
attached  to  the  top  of  the  car.  This  should 
be  a  labor-saving  invention  of  great  utility. 


HARDWARE. 


CAUSES  OF  FAILURE 


IN  THE  HARDWARE  TRADE. 


FAILURES  in  the  hardware  trade  are 
not  numerous.  Yet  there  are  failures ; 
and  just  as  long  as  there  are,  informa- 
tion as  to  how  they  may  be  avoided  will  be 
valuable.  In  order  to  secure  the  desired  in- 
formation Hardware  has  decided  to  offer 
prizes  for  essays  on  the  subject  : 

Causes  of  Failure  in  the  Hardware 
Trade,  and  How  Avoided. 

There  will  be  three  prizes  :  $20  for  first  ; 
$10  for  second  ;  and  $5  for  third.  To  each 
of  the  five  essayists  ranking  in  order  after  the 
prize  men  will  be  given  Hardware  Mer- 
chant for  one  year.  This  will  make  Eight 
Prizes  in  all. 

The  rules  of  the  competition  shall  be  as 
follows  ; 

1.  All   the   competitors    must   be    devoting 

their  whole  time  to  some  branch  of 
the  hardware  trade. 

2.  No  essay   must  exceed  2,500  words   nor 

be  less  than  1,500.  Neatness  will  not 
be  regarded,  beyond  the  point  that  the 
essay  must  be  readable,  and  the  paper 
written  on  one  side  only.  The  sheets 
must  be  fastened  together  and  num- 
bered. 

3.  The  essay  must  be  original. 

4.  Each  essay  must  be  signed  by  a  nom  de 

plume,  and  both  the  proper  name  and 
the  nom  de  plume  of  the  writer  written 
on  a  slip  and  placed  in  a  sealed  en- 
velope, which  envelope  must  be  ad- 
dressed, Hardware  Merchant,  10 
Front  street  east,  Toronto,  and  across 
the  corner  have  the  words  "  nom  de 
plume.''  This  envelope  must  be  en- 
closed in  another,  so  that  no  post  mark 
will  appear  upon  the  former. 

5.  All  essays  must  be  sent  in  to  this  office 

not  later  than  MAY  FIRST,  and  awards 
will  be  announced  as  soon  after  as  pos- 
sible, and  the  prize  essays  will  then  be 
published  in  order. 

6.  As  the  competition  is  to  encourage  thought 

among  merchants  and  clerks,  profes- 
sional writers  will  be  excluded. 

7.  The   judging  will   be   done   by    disinte- 

rested merchants.  The  names  of  these 
merchants  will  be  announced  at  the 
same  time  as  the  award 

8.  All   prize  essays   shall  be   the   exclusive 

property  of  Hardware  Merchant. 


EMPLOYERS  AND  CLERKS. 

BY  AN   EX-CLERK. 

THERE  is  an  old  saying  about  giving  a 
certain  animal  too  much  rope  and  he 
will  hang  himself.  There  are  many 
merchants,  however,  who  go  to  the  other 
extreme,  and  do  not  give  their  clerks  rope 
enough. 

It  is  certainly  not  advisable  for  a  mer- 
chant to  let  his  assistants  run  his  business 
or  to  take  liberties  either  with  himself  or  his 
customers.  That  would  lessen  their  respect 
for  him  or  injure  your  trade  ;  but  in  many 
cases  promising  young  men  have  been 
spoiled  by  continual  snubbing,  and  being 
hedged  around  with  a  lot  of  unnecessary 
rules  and  red  tapeism. 

I  remember  the  first  morning  that  I 
worked  getting  out  orders  in  one  of  the 
largest  wholesale  hardware  houses  in  the 
United  States.  The  first  thing  that  met  my 
eye  was  a  large  notice  to  the  effect  that  any 
employer  washing  up  before  the  bell  rang 
would  be  docked  a  half-day's  pay.  A  little 
further  on  another  one  larger  than  the  first 
announced  that  no  one  would  be  allowed  to 
take  any  parcel  from  the  store  without  it 
first  being  examined  and  stamped  O.K.  by 
the  timekeeper.  Everywhere  one  turned 
some  caution  stared  him  in  the  face,  and  I 
began  to  wonder  if  they  thought  that  all 
their  clerks  were  thieves  and  loafers.  In 
fact,  everything  in  the  way  of  discipline  was 
posted  up  in  black  and  white,  and  nothing 
was  left  to  your  honesty. 

Where  I  had  been  previously  employed 
before  in  Canada,  they  had  assumed  their 
clerks  honest  unless  they  found  them  other- 
wise, but  there  the  assumption  seemed  to  be 
that  you  were  a  rogue  and  a  loafer  until  you 
proved  yourself  otherwise.  My  pride  was 
hurt  when  I  first  saw  all  these  rules,  etc., 
and  I  asked  one  of  the  clerks  what  class  of 
fellows  they  usually  hired,  and  whether  it 
was  usual  to  suspect  all  employees,  he  said : 
"  Oh,  yes ;  they  put  up  notices  and  inspect 
our  things  and  fine  us  when  they  catch  us, 
and  we  do  all  we  can  to  get  even  with  them. 
We  have  so  much  work  to  do,  and  we  do  it 
and  that's  all.  You  need  not  take  any 
notice  of  those  rules.  I  did  when  I  first 
came,  but  that  soon  wore  off." 

I  stayed  with  this  firm  for  about  two  years, 
during  which  time  there  were  dozens  of  new 
notices  posted  up  and  rules  made,  and  the 
more  that  were  made,  the  less  confidence 
there  was  between  the  firm  and  its  clerks. 

Do  not  be  afraid  to  trust  your  clerks  a 
little,  or  to  sometimes  consult  them.  An 
employer  can  be  pleasant  and  kind  to  his 
employees  without  undue  familiarity  or  loss 
of  prestige.  Leave  a  little  to  their  own 
honesty  and  self-respect,  and  you  will  soon 
find  out  which  amongst  them  are  most  de- 
serving of  the  trust  that  you  have  reposed 
in  them.  If  you  are  continually  hurting  their 
pride  by  enforcing  rules  which  indicate  dis- 


trust, you  will  lose  a  great  deal  of  their  re- 
spect for  you,  and  they  will  perform  their 
duties  under  pressure,  which  before  they  did 
voluntarily.  One  volunteer  is  worth  ten 
pressed  men.  If  they  receive  your  confi- 
dence, and  then  abuse  it,  they  are  not  fit  to 
be  in  your  service  and  should  be  promptly 
discharged. 


CLEANING  COPPER  WARE. 


a 
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'ILL  you  kindly  ask  your  readers 
what  I  can  use  on  copper  ware 
to  take  the  tarnish  off  and  make 
it  bright  and  nice,"  wrote  a  correspondent 
of  Hardware  Reporter.  "  We  have  some 
copper  wash  boilers  which  look  rather  tough 
and  shop-worn  from  standing  too  long  on  the 
shelves." 

This  is  the  answer  that  was  given  :  Cop- 
per ware  gets  a  variety  of  stains  and  tarnish 
from  what  is  sometimes  called  shelf  wear. 
Sometimes  it  is  simply  a  dulness  or  tarnish, 
and  then,  again,  it  will  be  spots  of  verdi- 
gris. The  finest  kind  of  flannel  or  doe  skin 
and  prepared  chalk  or  whitening  may  en- 
able one  to  polish  up  the  goods  and  leave 
them  in  a  good  condition  and  very  bright. 
In  general,  the  best  and  only  way  to  treat 
them  is  just  as  you  would  treat  any  other 
tarnished  object  of  bright  metal.  But,  in 
polishing  copper,  it  is  necessary  to  remem- 
ber that  copper  is  a  very  soft  metal,  and  the 
polishing  powders  must  be  of  the  softest  and 
finest  description. 

Anything  like  sand  or  emery,  even  of  the 
finest  grades,  ought  not  to  be  used,  unless 
there  is  a  great  deal  of  oxide  to  be  taken  off, 
and  then  no  more  used  than  necessary  for 
the  very  dirty  places.  Polishing  a  big  boiler 
means,  in  the  language  of  the  boys,  a  great 
deal  of  "  elbow  grease,"  and,  after  they  are 
polished,  they  will  not  remain  bright  as  long 
as  they  did  when  they  were  first  made.  In 
all  cases,  if  a  bright  mirror-like  surface  is 
wanted,  very  fine  cloths,  flannels  or  chamois 
skins,  must  be  used,  and  must  be  free  from 
grit  and  dust,  and  they  must  not  be  used  for 
any  other  purpose.  It  will  not  answer  to  put 
any  polishing  powder  upon  them  that  is 
liable  to  have  coarse  grit  in  it,  for  such  ma- 
terial will  produce  scratches  and  ruin  the 
work. 

We  shall  be  very  glad  to  hear  what  our 
readers  have  to  say  upon  this  subject.  There 
are  a  great  many  ways  in  which  to  polish 
copper,  and  we  have  only  given  the  one 
which  happens  in  our  hands  to  have  been 
successful.  If  any  one  else  knows  another 
or  a  better  way  for  the  special  purpose 
named,  our  friend  who  ask  the  question,  as 
well  as  others  of  our  readers,  will  be  glad  to 
hear  of  it. 


There  is  a  good  deal  of  complaint  against 
1  number  of  pedlars  who  are  traveling  through 
the  province  of  Quebec  and  underselling  re- 
tailers. It  is  proposed  to  put  a  tax  of  $50 
on  each  of  them. 
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Brandram  Bros.  &  Co. 

ROTHERHITHE,  LONDON,  ENG, 
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B.  B. 

GENUINE 


The 

Celebrated 

Brand 


B.  B. 

NO.  ONE 


B.  B.      WHITE  LEAD 


White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


For  samples  and  information  apply  to 


HENDERSON  &  POTTS 


Nova  Scotia  Paint  Works, 


Halifax,  N.S. 


Star  Cycle  Works 


Wolverhampton,  England. 


CYCLE    RACK   PATENTS   APJfLIED   FOR. 

FOR  the  season  of  1894  these  celebrated  Cycles  will,  for  the  first  time,  be  obtain- 
able in  Canada.  Hitherto  the  entire  output  of  our  extensive  works  has  been 
taken  by  the  English  home  trade.  Large  additions  to  the  works  and  plant 
have  greatly  increased  our  facilities,  and  we  are  now  ready  to  supply  the  Canadian 
demand.  Due  consideration  has  been  given  to  the  importance  of  minimum  weight, 
but  we  are  not  prepared  to  risk  our  reputation  for  RELIABILITY  by  committing 
ourselves  to  an  extreme  course. 

We  have  adopted  a  larger  diameter  and  lighter  gauge  of  tubing  in  the  construction 
of  our  Frames  and  Handle  Bars,  improved  and  detachable  Brake-work,  further 
improvements  in  Ball  Head  and  Handle  Bar  adjustments,  Dust-Proof  Crank  Bracket 
and  Hubs,  a  narrow  Tread  in  conjunction  with  improved  Pedal  Attachment  and 
dished  Chain  Wheel,  special  patterns  in  Tubular  Seat  Pillar,  Foot  Rest,  Step,  Brake 
and  Steering  Lock;  all  chains  will  have  Hardened  Links  and  be  of  a  higher  class 
than  heretofore  ;  a  neater  and  more  effective  Chain  Adjustment  ;  Chain  Wheels 
specially  milled  to  secure  free  running  ;  Nuts  reduced  to  a  minimum  of  sizes,  with 
Box-Spanner  to  fit  same,  parts  interchangeable,  high  standard  of  finish  throughout. 
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A.   A.   ALLAN   &  CO. 

Bay  Street.  Canadian  Agents,  TORONTO. 


CLEANING  CASTINGS  WITH  SAND. 

THE  principle  of  using  sand  as  an  abra- 
sive by  propelling  it  through  a  blast 
at  high  speed,  which  was  invented  by 
J.  C.  T  lghman  of  Philadelphia,  has  been 
used  for  some  years  in  England  by  the  Tilgh- 
man's  Patent  Sand  Bias'.  Company,  Limited, 
at  Sheffield,  for  the  removal  of  molding  sand, 
scale,  etc.,  from  steel,  iron  and  brass  cast- 
ings, forgings,  plates,  and  also  for  cleaning 
the  stone  work  of  public  buildings,  says 
Iron  Age.  For  propelling  the  sand,  com- 
pressed air  at  from  8  to  10  pounds  pressure 
per  sqare  inch  is  employed.  Chilled  iron 
globules  instead  of  quartz  or  flint  sand  are 
used  with  good  results,  both  as  to  speed  of 
working  and  cost  of  material,  when  the  oper- 
ation can  be  carried  on  under  proper  con- 
ditions. With  the  expenditure  of  two  horse- 
power in  compressing  air  two  square  feet  of 
ordinary  sca'e  on  the  surface  of  the  steel 
and  iron  plates  can  be  removed  per  minute. 
The  surface  thus  prepared  is  ready  for  tin- 
ning, galvanizing,  plating,  bronzing,  painting, 
etc.  The  innumerable  little  indentations 
form  an  excellent  anchorage  for  the  protect- 
ing materials,  causing  them  to  adhere  with 
much  greater  force  than  to  an  acid  or  other- 
wise cleaned  surface.  The  advantage  of  this 
method  of  cleaning  castings  is  that  it  acts 
with  equal  rapidity  and  thoroughness  upon 
flat,  cuived,  angular  and  indented  surfaces. 
By  continuing  the  operation  the  hard  skin 


on  the  surface  of  castings,  which  is  so  des- 
tructive to  the  cutting  edges  of  milling  and 
other  tools,  can  be  removed.  Small  cast- 
ings are  placed  in  a  sort  of  slowly  rotating 
barrel  open  at  one  or  both  ends,  through 
which  the  blast  is  directed  downward  against 
them  as  they  tumble  over  and  over.  No 
portion  of  the  surface  escapes  the  action  of 
the  sand.  Plain  cored  work  such  as  valve 
bodies  can  be  clean  d  perfectly  both  inside 
and  out.  One  hundredweight  of  castings 
can  be  cleaned  in  from  10  to  15  minutes 
with  a  blast  created  by  two  horse-power. 
The  same  weight  of  small  forgings  and 
stampings  can  be  scaled  in  from  20  to  30 
minutes.  We  understand  that  those  who 
have  developed  the  Tilghman  process  in 
England  contemplate  starting  a  similar  busi- 
ness at  an  early  date  in  Philadelphia,  J.  S. 
Mathewson,  managing  director  of  the  com- 
pany, having  been  in  the  employ  of  Mr. 
Tilghman  since  1870.  We  understand  that 
Mr.  Mathewson,  Mr.  Tilghman  and  his 
brother,  who  reside  in  Philadelphia,  are  the 
sole  proprietors  of  the  business,  which, 
therefore,  seems  destined  to  return  to  this 
country  after  years  of  development  in  Great 
Britain. 


Counterfeit  Canadian  5-cent  pieces  have 
made  their  appearance  in  Victoria,  and  there 
are  apparently  a  good  many  in  circulation, 
reports  the  Colonist.  They  are  a  fair  imita- 
tion, but  are  easily  detected,  as  they  are  made 
of  lead  or  some  soft  alloy. 


A  UNIQUE  BUSINESS  LETTER. 

IT  is  supposed  that  business  letters  are 
deficient  in  humor,  and  it  is  certain 
that  the  phrase  "  We  beg  to  acknow- 
ledge your  favor  of  the  such-and-such  an 
inst."  is  not  generally  the  herald  of  amuse- 
ment. Still,  there  have  been  some  notable 
exceptions  ;  and  the  very  latest,  kindly  sent 
me  by  a  member  of  the  well-known  whole- 
sale soap-making  firm  (let  us  say)  of  Cake 
and  Son,  is  one  of  the  most  brilliant.  A  re- 
tail dealer  in  a  small  way  had  sent  for  a 
consignment  of  their  goods  :  "  Gentlemen" 
(he  writes),  "  wherefor  have  you  not 
sent  me  the  sope  ?  His  it  bekawse 
you  think  my  money  is  not  so 
good  as  nobody  elses  ?  Dam  you, 
Cake  and  Son  !  wherefor  have  you  not 
sent  the  sope  ?  Please  send  sope  at  once, 
and  oblige  your  respectful  servant,  Richard 
Jones.  P.S. — Since  writing  the  above,  my 
wife  has  found  the  sope  under  the  counter." 
This  is  an  absolutely  genuine  letter,  and,  I 
should  think,  unparalleled  for  fun  among 
business  transactions.  One  hardly  knows 
whether  to  admire  most  Mr.  Jones's  emo- 
tional disposition,  which  seems  to  be  quite 
feminine  in  its  variableness  ;  the  elasticity 
of  his  language,  which  flies  from  stormy  to 
serene  and  back  2gain  in  a  sentence  ;  or  the 
economy  which  forbids  him  to  waste  his 
literary  effort  even  though  hs  has  found  his 
"sope."  His  epistle  should  be  made  a 
model  for  correspondence  in  all  commercial 
schools. — The  London  News,  Feb.  18,  '94. 
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WIRE  DEARER   IN  THE  STATES. 

AS  was  foreshadowed  last  week,  an 
advance  has  been  made  in  the  price 
of  plain  wire,  but  has  been  confined 
so  far  to  grades  used  in  weaving.  This  ad- 
vance is  only  2%  per  cent,  but  is  sufficient 
to  stimulate  the  demand,  and  the  activity 
in  the  markets  for  all  goods  in  which 
wire  enters  is  more  pronounced  than  it 
has  been  for  months.  Some  people  never 
buy  goods  on  a  falling  market,  trust- 
ing in  the  enforcement  of  a  lower  level 
of  prices  before  their  wants  must  be 
filled  of  necessity.  But  then  some  people 
invariably  rush  in  after  the  goods  when  the 
market  develops  any  strength,  and  by  so  do- 
ing succeed  at  times  in  advancing  values  to 
a  point  that  would  not  have  been  possible 
had  it  not  been  for  their  delay  and  conse- 
quent hurry.  In  this  case  the  rush  for  goods 
is  not  likely  to  enforce  higher  prices,  be- 
cause of  other  prevailing  conditions,  but  the 
demand  seems  to  show  what  will  result  in 
general  trade  after  these  conditions  are  re- 
moved, and  to  illustrate  the  truth  of  the  say- 
ing that  one  can  wait  too  long  for  the  tide  to 
turn. — Hardware  Reporter. 


HOW  AXES  ARE  SPOILED. 

THERE  are  very  good  axes,  very  poor 
axes,  and  axes  that  are  neither  good 
nor  bad,  says  Iron  Age.  A  decidedly 
bad  axe  is  easily  detected  and  wisely  avoided 
by  both  dealer  and  user  ;  but  not  so  with 
the  one  which  is  too  good  to  be  readily  con- 
demned, yet  not  wholly  bad.  Like  a  lie 
that  has  enough  truth  in  its  physiology  to 
hold  it  together,  it  is  the  more  harmful  be- 
cause of  its  apparent  reliability. 

The  axe  under  discussion  may  lack  finish, 
form,  or  quality  ;  and  by  quality  we  mean 
quality  of  material  and  such  treatment  of  it 
as  to  render  the  tool  serviceable  ;  for  poor 
steel,  good  steel  improperly  worked,  or  im- 
proper tempering  of  steel  otherwise  suffi- 
cient, is  enough  to  thoroughly  condemn  any 
axe,  though  faultless  in  shape  and  finish. 

There  are  at  least  25  styles  or  patterns  of 
axes.  Long  bits  and  short  bits,  square  heads 
and  round  heads,  square  bits  and  rounded 
bits,  axes  with  ears  and  axes  without  ears, 
broad  bitted  axes  and  axes  as  narrow  in  the 
blade  as  some  people  aie  in  their  ideas  ; 
then  there  is  a  varied  combination  of  heads 
and  bits  sufficient  to  confuse  any  but  an  axe 
critic. 

Practically  an  axe  may  be  serviceable  and 
yet  be  so  shaped  as  not  to  be  salable.  It 
may  even  be  of  a  correct  pattern,  yet  not 
pass  current  except  in  certain  sections  of  the 
country.  A  Yankee  will  do  good  work  with 
a  plain  axe,  which  is  his  favorite,  while  he 
would  laugh  at  the  patterns  which  would 
pass  current  as  gold  in  California  or  cotton 
in  the  South.  An  axe,  then,  must  conform 
in  shape  to  the  demands  of  a  particular 
trade  ;  after  which  it  must  not  be  forged  or 
ground  too  thin   in  the  bit  lest  it  break  ; 


neither  must  it  be  left  too  thick  lest  it  be 
too  clumsy  and  a  "bad  chopper."  A  woods- 
man will  often  clamor  for  a  thin  axe  and 
then  grumble  when  it  breaks  from  harsh 
usage.  Give  the  same  workman  a  thick 
axe  and  he  will  grind  it  with  a  hollow  in  the 
centre  of  the  bit  so  the  tool  will  stick  fast 
when  driven  into  the  wood.  The  proper 
shape  for  the  bit  of  an  axe  is  to  have  it  slope 
gently  from  a  point  in  the  cenfre  of  the  bit, 
and  about  an  inch  from  the  cutting  edge  to 
either  corner  of  the  blade.  This  insures 
free  access  of  the  axe  into  the  timber  and 
prevents  wedging.  Some  workmen  prefer 
an  axe  to  be  ground  with  a  ridge  in  the  cen- 
tre, but  a  rounded  surface  is  generally  pre- 
ferred. 

Axes  are  equally  serviceable  whether 
polished  or  bronzed,  painted  or  unpainted  ; 
yet  as  long  as  men  have  a  love  for  the  beau 
tiful,  the  more  tasteful  the  axe  the  more 
favorable  the  reception  that  will  be  accorded 
it.  In  addition  to  this,  we  may  add  that 
carelessness  in  finishing  naturally  indicates 
carelessness  in  manufacturing,  so  that  where 
any  polish  or  finish  is  attempted,  it  should 
be  of  the  best.  A  manufacturer  is  not  likely 
to  spend  money  on  a  tool  which  he  knows 
cannot  sell  regularly  in  the  market  except 
as  a  second  or  third  grade. 

As  before  suggested,  form  and  finish  may 
be  satisfactory  and  yet  the  axe  prove  a 
failure.  If  poor  iron  or  steel  is  used  for  the 
body  of  the  axe,  it  is  liable  to  break  across 
the  eye  when  in  use.  If  the  bit  steel  is  of  a 
poor  quality,  or  if  it  be  overheated  in  work- 
ing, the  axe  will  be  next  to  worthless.  If, 
whether  through  the  fault  of  the  workman 
who  prepares  the  bit  steel  for  the  forger,  or 
through  the  carelessness  of  the  forger  him- 
self, the   steel  is  not   thoroughly  welded   to 


materials  or  the  employment  of  cheap  labor, 
or  the  use  of  machines  to  do  the  work  that 
hammers  should  perform  ;  but  if  deception 
has  been  practiced,  a  few  blows  from  a  small 
hammer  will  reveal  the  source   of  the  evil. 

If  the  temper  is  poor  the  axe  is  of  no  great 
value,  except  as  it  may  be  sold  to  some  in- 
dividual or  firm  dealing  in  goods  of  that 
kind — those  who  want  something  very  cheap 
and  who  will  trust  to  luck  to  get  their  money 
out  of  the  articles  so  purchased.  Tempering 
steel  is  an  art.  Especially  is  this  true  in 
tempering  an  axe,  where  portions  of  the 
blade  are  much  thicker  than  others.  There 
is  danger  that  the  corners  will  be  too  hard 
or  the  centre  too  soft. 

The  exercise  of  much  skill  and  great  care 
is  needed  or  failure  is  inevitable.  Every 
piece  should  be  tried  with  the  hammer  be- 
fore the  polisher  is  allowed  to  burnish  the 
steel,  and  careful  inspection  again  made 
after  polishing  to  determine  possible  mis- 
welds  and  temper  cracks. 


AN  IMPROVED  HORSE  POKE. 


T 


'*£? 


the   body  or  poll  of  the  axe,   use  demon- 
strates the  worthlessness  of  the  tool. 

Again,  the  steel  composing  the  cutting 
portion  of  the  axe  must  be  thoroughly 
worked  under  the  hammer  in  order  to  refine 
it.  Only  by  so  working  it  can  the  steel  be 
rendered  even  and  capable  of  resisting  a 
severe  strain  when  put  into  use.  Neither 
should  the  steel  be  heated  after  once  refined, 
except  sufficiently  for  tempering,  without 
again  being  worked  down.  It  may  be  said 
that  in  the  selection  and  working  of  the 
steel  there  is  the  greatest  chance  for  decep- 
tion, and  that  a  good  judge  of  axes  can 
only  become  cognizant  of  such  defect  by 
subjecting  the  product  to  actual  test. 
Economy  may  lead  to  the  choice  of  cheap 


HE  accompanying  cut  is  an  illustra- 
tion of  the  "  Krick's  Metallic  Adjust- 
able Horse  Poke,"  which  is  being  put 
on  the  market  by  H. 
S.  Howland,  Sods  & 
Co.,  Toronto.   Among 
the  many  advantages 
claimed  by  the  manu- 
facturers are  that  it  is 
much  stronger  than  a 
wood  poke,  is  not  af- 
fected by  the  weather, 
does    not    wear    the 
mane    or    make    the 
neck   sore  ;  the    brail 
being  always  in  front 
it   does  not   come   in 
contact  with  the  legs 
or  interfere   with   the 
horse  feeding.      It   is 
the  only   poke  adjust- 
able to   various   sized 
necks.     It  can  be   used  on  cows  by  sawing 
off  the  brail  to  the  proper   length,   and  will 
break  them   of  the   habit  of  tearing   down 
fences. 
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[Importers,  wholesale  merchants  and  manufacturers 
should  send  any  items  intended  for  this  department  so 
that  they  may  reach  the  head  office  not  later  than  Wed- 
nesday morning.  The  editor  will  always  welcome  such 
information.] 

ARTHUR  GERMAN,  caught  in  the 
act  of  stealing  tinware  from  Dunn  & 
Co.'s  store  in  Port  Hope,  was  sen- 
tenced to  six  months  in  goal.  He  is  only 
eleven  years  of  age. 

The  McCallom  Steel  Waggon  Co.,  of 
Chicago,  are  thinking  of  locating  in  Bramp- 
ton. , 

It  is  expected  that  the  price  of  coal  in 
Toronto  will  drop  about  50c.  per  ton  after 
the  opening  of  navigation. 

It  is  reported  that  Atkinson  &  Co.,  grain 
merchants,  will  build  an  elevator  at  High 
Bluff,  Man.,  during  the  coming  summer. 

The  arbitrators  on  the  claim  of  John  A. 
Bruce  &  Co.,  Hamilton,  for  loss  to  their 
building  by  fire,  have  fixed  the  amount  at 
$10,250. 

It  is  reliably  stated  that  hard  coal  is  not 
so  called  because  it  is  hard  to  get,  but  be- 
cause the  buyers  haven't  a  soft  snap  in  the 
way  of  prices — Ex. 

The  output  of  nickel  from  the  Sudbury 
district  in  1892  exceeded  by  over  a  million 
pounds  the  total  production  of  the  United 
States  for  sixteen  years. 

Two  boilers  now  being  built  for  the 
collier  Costa  Rica  at  the  Albion  Iron  Works, 
Victoria,  B.C.,  are  said  to  be  the  largest  yet 
made  in  that  province. 

Mr.  Dickenson  is  having  the  two  new 
stores  in  the  Opera.  House  block,  Delhi 
finished.  He  will  occupy  one  with  his  large 
stock  of  stoves  and  tinware. 

Peter  Brown,  found  guilty  of  attempting 
to  set  fire  to  the  oil  store,  Halifax,  was  yes- 
terday morning  sentenced  by  Judge  John- 
ston to  one  year  in  the  county  jail. 

All  the  plant  and  machinery  for  the  smelt- 
ing works  to  be  established  at  Hamilton, 
Ont.,  have  been  contracted  for  with  the 
Philadelphia  Engineering  Company.  This 
company  will  let  the  contracts  for  the  build- 
ings. 

The  Hamilton  Natural  Gas  &  Mining  Co. 
has  now  sunk  three  wells  and  spent  $6,000 
without  striking  gas,  and  it  is  probable  no 
more  attempts  will  be  made.  People  are 
about  convinced  there  is  not  as  much  gas 
around  Hamilton  as  was  thought. 

Aluminum  is  gradually  working  its  way 
into  various  products  in  the  iron  line.  Ex- 
periment has  proven  that  aluminum  mixed 
with  iron  makes  the  latter  metal  pour 
smoothly,  prevents  blow  holes  and  liability 
of  cracking,  and  benefits  the  iron  in  every 


way.  Such  experiments  have  been  success- 
fully made  by  the  Michigan  Stove  Company 
at  Detroit.  The  success  of  the  test  will  un- 
doubtedly arouse  interest  in  iron  manufac- 
ing  circles. 

The  circulation  of  Dominion  notes  in 
Canada  shows  a  slight  curtailment  during 
February,  the  amount  being  $19,656,991,35 
against  $19,832,436  in  January  and  $19,112,- 
357  in  February  of  last  year. 

The  Hamilton  Hardware  Co.,  Ltd.,  has 
been  incorporated,  with  a  capital  stock  of 
$75,000,  the  incorporators  being  Messrs. 
James  Ferres,  Christopher  Whitman,  Wm. 
Swanson,  Ralph  Baker,  and  Harcourt  Bull, 
all  of  Hamilton. 

On  Saturday  John  Dugwell,  of  the  Rich- 
mond Machine  Works,  Halifax,  fell  from 
the  top  of  a  car  on  which  he  was  making 
some  repairs  and  cut  himself  about  the 
head.  Some  acid,  which  was  being  used  in 
the  repairs,  was  accidentally  knocked  over 
and  splashed  in  Mr.  Dugwell's  face. 

A  four-wheeled  wagon,  whcse  motive 
power  is  supplied  by  a  benzine  engine  has 
been  satisfactorily  tested  in  Germany.  It 
is  intended  to  carry  passengers  through  city 
streets  or  country  roads,  and  can  be  run  at 
the  rate  of  half  a  cent  a  mile.  The  wagon 
and  engine  can  be  made  for  $500.  The 
speed  is  as  high  as  fifteen  miles  an  hour. 

The  Edmonton  Bulletin  reports  that  the 
H.B.  Company  is  shipping  a  large  quantity 
of  freight  to  the  Landing  to  go  north  on  the 
Athabasca  steamer  as  soon  as  navigation 
opens.  The  rate  paid  is  a  cent  a  pound, 
and  the  distance  about  ninety  miles.  Roads 
are  good  just  now,  and  teams  take  about 
3,000  pounds  at  a  load. 

Another  deputation,  representing  the  iron, 
nail  and  tack  interests,  made  up  of  Messrs. 
H.  Hurteau,  J.  D.  Cholland,  W.  F.  Allan, 
G.  E.  Jacques,  G.  A.  Macagy  and  James  H. 
Peck,  of  Montteal,  and  F.  H.  Whitton, 
of  Hamilton,  waited  upon  the  Dominion 
Government  Tariff  Committee  a  few  days 
ago. 

The  Montreal  Warehousing  Company 
have  elected  these  directors  for  the  ensuing 
year  :  Messrs.  L.  J.  Seargeant,  W.  M.  Ram- 
say, Thomas  Davidson  and  Charles  Percy. 
At  a  subsequent  meeting  of  the  newly 
appointed  directors,  L.  J.  Seargeant  was 
elected  president,  W.  M.  Ramsay,  vice- 
president,  and  George  H.  Hanna  manager 
and  Secretary. 

A  good  deal  of  interest  has  been  aroused 
in  rural  sections  in  regard  to  the  bill  intro- 
duced by  Dr.  Barr  to  amend  the  act  pre- 
venting the  sale  by  hawkers  of  dry  goods, 
clocks  and  spectacles.  The  present  act  pro- 
hibits the  sale  by  agents  in  towns,  villages 
and  counties  of  the  articles  enumerated,  but 
it  has  been  found  in  the  past  that  parties 
have  evaded  its  provisions  by  swearing  that 
they  were  the  owners  in  the  firm  and  not 
agents.     Dr.  Barr  now  proposes  to  extend 
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the  scope  of  the  act  to  owners  as  well  as 
agents, and  to  add  photographs  to  the  articles 
mentioned  in  the  act.  The  bill  is  regarded 
with  favor  in  the  country  districts. — Empire. 

A  Winnipeg  despatch  says  :  The  mana- 
ger of  the  Massey-Harns  Company  here 
denies  that  the  company  are  reducing  their 
staff  in  the  province.  They  will  not  push 
business  for  a  year  or  two  until  the  depres- 
sion passes  away.  In  the  meantime  he  will 
attend  to  the  collections.  The  debts  giving 
most  trouble  are  mainly  for  implements  sold 
prior  to  1891,  when,  under  a  keen  competi- 
tion the  business  was  overdone. 

A  writ  issued  by  a  firm  of  Toronto  lawyers, 
upon  instructions  from  the  Consumers 
Cordage  Co.,  of  St.  John,  N.B.,  against 
Connors  Bros.,  who  have  the  contract  to 
equip  the  binder  twine  factory  at  the  peni- 
tentiary, was  sent  to  a  Kingston  lawyer  to 
serve.  He  was  unable  to  find  the  contrac- 
tors, as  they  left  the  city  when  they  heard 
the  writ  had  been  issued.  One  is  in  Ottawa 
and  the  other  in  Ogdensburg.  They  claim 
that,  as  contractors,  they  are  not  liable  to 
the  Consumers  Cordage  Co.  and  that  they 
have  not  broken  their  agreement  with  the 
Company. 

The  annual  meeting  of  the  International 
Coal  Mining  Company  took  place  in  Mont- 
real last  week,  when  it  was  reported  that  the 
sales  of  coal  and  coke  for  the  past  year 
amounted  to  211,222  tons.  The  following 
gentlemen  were  elected  directors  of  the  com- 
pany for  the  ensuing  year  :  James  P.  Cleg- 
horn,  Henry  A.  Budden,  H.  S.  MacDougall, 
W.  M.  Ramsay,  Thomas  Wilson,  E.  G. 
Penny,  A.  W.  Hooper,  Alex.  Gunn,  and  W. 
J.  Nelson.  At  a  subsequent  meeting  of  the 
board  J.  P.  Cleghorn  and  Henry  A  Budden 
were  re-elected  president  and  vice-president 
respectively,  and  W.  J.  Nelson  reappointed 
secretary-treasurer  of  the  company. 

The  bill  to  amend  the  Municipal  Act  in- 
troduced by  Mr.  Barr  (Dufferin)  extends  the 
definition  of  <:  hawkers"  in  section  495,  sub- 
section 3,  of  the  Municipal  Act  to  persons 
vending  clocks,  spectacles,  pictures,  or 
photographs,  and  gives  the  councils  of  cities, 
counties,  and  separated  towns  power  to 
license  and  regulate  these  persons.  At  pre- 
sent hawkers  and  peddlers  evade  the  law  by 
representing  themselves  as  owners,  and  the 
bill  is  also  designed  to  prevent  these  tran- 
sient traders  from  entering  and  doing  busi- 
ness in  settled  localities  where  there  are 
store  and  shopkeepers.  The  bill  therefore 
proposes  that  the  word  "  agents"  shall  be 
changed  to  "  agents,  owners,  or  others." 

According  to  the  annual  report  of  the  De- 
partment of  Indian  Affairs,  which  has  just 
been  issued,  there  are  in  the  Dominion  99,- 
717  Indians,  of  whom  31,449  are  set  down 
as  Roman  Catho'ics,  25,366  as  Protestants, 
and  25,720  as  pagans.  No  religion  is  given 
for  Indians  in  the  remote  portions  of  the 
Dominion,  numbering  17,182.  In  his  re- 
port,  the   Deputy    Superintendent-General 


says  that  although  the  winter  of  1892-93  was 
unusually  cold,  the  Indians  generally  were 
pretty  comfortable.  The  Ontario  Indians 
continue  to  show  themselves  the  most  ad- 
vanced and  the  readiest  to' take  up  the  ways 
and  work  of  white  men. 

Speaking  to  a  prominent  tie  contractor,  it 
was  learned  that  the  past  winter  has  been 
the  best  in  years  in  the  wood  and  lumber 
camps,  the  season  having  been  free  from 
storms  and  the  snow  just  the  proper  depth 
for  hauling  wood  and  ties  to  the  railway. 
The  contractors  who  have  been  getting  out 
wood  are  greatly  dissatisfied,  the  price  pre- 
vailing on  the  market  being  rather  low. 
Mostly  all  the  contractors  will  close  their 
season  before  April  1st,  and  men  will  be  ar- 
riving from  the  camps  in  droves  during  the 
next  two  weeks. — Free  Press,  Winnipeg. 

The  board  of  managers  of  the  Gait  and 
Preston  Street  Railway  have  awarded  the 
tender  for  the  construction  of  the  electrical 
part  of  the  road  to  Ahearn  and  Soper,  of  the 
Westinghouse  Co.,  Ottawa.  It  has  not  yet 
been  decided  who  shall  receive  the  contract 
for  the  engines  and  boilers  needed  in  the 
power-house  at  Preston,  but  it  is  probable  it 
will  be  given  to  some  of  the  local  firms,  as 
several  of  them  are  tendering.  The  com- 
pany are  doing  their  own  grading,  and  will 
begin  operations  as  soon  as  weather  will 
permit,  and  expect  to  have  the  road  in  op- 
eration early  in  the  summer. 


A  FIBRE  WARE  INDUSTRY. 

A  PARTY  of  prominent  gentlemen 
from  Providence,  R.I.,  spent  three 
or  four  days  in  Montreal  last  week 
in  connection  with  the  newly-organized 
Howard  Decorative  Fibre  Ware  Company. 
Among  others  in  the  party  were  Hon.  Henry 
R.  Barker,  mayor  of  Providence,  and  Dr.  R. 
Hilton  Chase.  These  gentlemen,  with  sev- 
eral other  influential  business  men  of  Provi- 
dence, about  three  weeks  ago  organized 
the  Howard  Decorative  Fibre  Ware  Com- 
pany, with  a  capital  stock  of  $500,000, 
and  with  mills  and  factories  at  Providence, 
for  the  purpose  of  operating  the  United 
States  patents  of  Mr.  Frank  B.  Howard,  of 
Montreal.  The  officers  of  the  company 
are  :  President,  Hon.  Ellery  H.  Wilson,  of 
the  Rumford  Chemical  Works,  Providence  ; 
treasurer,  Hon.  Henry  R.  Baker  ;  secretary, 
Mr.  Orion  W.  Burch.  The  directors  are 
Hon.  D.  Russell  Brown,  governor  of  the 
state  of  Rhode  Island  ;  Hon.  Ellery  H.  Wil- 
son, Hon.  Henry  R.  Barker,  Mr.  Dutee 
Wilcox,  of  D.  Wilcox  &  Co.,  manufacturing 
jewellers,  Providence  ;  R.  Hilton  Chase, 
M.  D.,  M.  E.,  first  president  of  the 
San  Juan  Dios  Mining  and  Smelt- 
ing Company,  Sonova,  Mexico  ;  J.  A. 
Shibley,  of  Shibley  &  Co.,  incorporators, 
Providence  ;  Frank  B.  Howard,  M.E.,  Mon- 
treal. The  other  officers  are  :  Counsel,  Mr. 
Stephenson  O.Edwards,  Providence;  patent 
counsel,  Mr.  Warren  R.  Perce,  Providence, 


and  Messrs.  Prindle  and  Russell,  Washing- 
ton ;  organizers,  Dr.  R.  Hilton  Chase  and 
Messrs.  Shibley  &  Co.,  Providence.  Several 
of  the  patents  of  Mr.  Howard  transferred  to 
the  new  company  have  been  in  patent  liti- 
gation in  the  United  States  lor  the  past  six 
years,  but  on  September  5th  last  a  final  de- 
cision was  rendered  in  Mr.  Howard's  favor. 


"PENNY"  AS  APPLIED  TO  NAILS. 

Referring  to  the  explanation  that  the 
word  "  penny  "  is  a  corruption  of  "  pound," 
so  that  a  4d.  nail  was  originally  one  of  such 
a  size  that  1,000  of  them  weighed  4  pounds, 
a  correspondent  of  the  Ironmonger,  London, 
says  that  this  explanation  is  new  to  him,  and 
instead  of  it,  gives  one  entirely  different. 
He  states  that  his  grandfather,  father,  and 
himself  have  been  makers  and  sellers  of 
nails  for  at  least  one  hundred  years,  and 
they  have  always  understood  that  by  6d. 
nails  was  meant  the  size  of  nails  that  could 
be  sold  at  sixpence  per  100,  and  in  confirm- 
ation of  this  theory  states  that  up  to  this 
day  they  keep  2d.,  3d.,  4d.,  6d.,  8d.,  iod., 
2od.,  and  24d.  nails,  which  they  retail  in 
small  lots  at  these  prices  per  100  nails 
counted  out. 


THE  CAPABLE  MAN. 

The  capable  man  in  any  walk  of  life  is 
rare,  observes  the  Clay  Worker.  The  cap- 
able boy  is  rare.  It  is  a  very  difficult  matter 
to  get  a  good  office  boy  or  a  steady,  capable 
fellow  to  run  an  elevator  in  an  office  build- 
ing. Really  good  laborers  are  scarce.  We 
sometimes  think  about  overcrowded  profes- 
sions, or  an  oversupply  of  help  in  many  dir- 
ections. The  supply  of  really  capable  help 
of  any  kind  is  limited.  A  first-class  super- 
intendent of  a  works  of  any  kind  is  very 
difficult  to  get  hold  of.  He  is  rarely  out  of  a 
job.  A  man  who  is  out  of  a  job  is  open  to 
suspicion.  The  best  and  most  capable  help 
comes  out  of  the  workshop — the  steady,  quiet 
fellows.  There  are  not  many  of  them  in  any 
establishment.  Generally  one  of  good 
judgment  can  pick  a  leader  from  a  gang  of 
men.  He  will  need  a  little  coaching,  some 
help,  and  some  patience.  But  he  is  nearly 
always  to  be  found.  When  such  an  one  is 
discovered,  the  great  work  has  been  done. 
A  man  has  been  lifted  up  from  a  lower  plane 
to  a  higher  one ;  his  horizon  has  been  en- 
larged ;  the  world  has  grown  bigger  for  him. 
Nevertheless,  the  really  capable  man  is  rare, 
and  in  this  period  of  severe  depression  he  is 
seldom  if  ever  out  of  a  job. 
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Offer  for  Sal,  HAMILTON 

"Pioneer"  ^  "Sloss" 

PIG   IRON 

These  are  fine  foundry  irons,  being  strong 

and  large  scrap  carriers. 
Also  all  the  well-known 

Scotch  Brands, 

Broken  Car  Wheels, 
and  Railway  Cast  Scrap. 


Wall  Dusters 

Our  Wall  Duster  is  a  common-sense  article 
which  only  has  to  be  shown  to  be  sold. 
Send  for  Price  List. 

FRANK  HOLT,  8i  coibome  street,  Toronto 


DEDEKICK'S  PATENT  STEEL  SHELL 

HAY  PRESSES. 
Made  of  Steel— lighter,  stronger,  cheaper,  more 
power,  everlasting,  and  competition  distanced. 


=— ^ 


Also  all  styles  of  Bale  Ties  made  from  the 

Best  Steel  Wire. 

Manufactured  by  BOYD  &  CO.,  Huntingdon,  Q. 


BERGER  BROS. 


Tinners'  Hardware 
and  Roofers'  Supplies. 


The  best  Eave  Trough  Hangers  and  Pipe  Fasteners 
on  earth.  Berger's  Long  Eave  Gutter,  Pipe  Hooks  and 
Fasteners  of  every  description.  Also  Ridging,  Crest- 
ings,  Finals,  Registers  and  Ventilators.  Don't  buy  un- 
til you  have  our  price.    Samples  and  catalogue  free. 

237  ARCH  ST.,   PHILADELPHIA,    PA. 


(^larkson 

&-  Qross 

ACCOUNTANTS    .     .     . 


Established  1864. 

26  Wellington  St-  East,  TORONTO 


Gas,  Electric, 
Combination 


A  select  stock  of 

Gas  and 
Electric 

CLOBES 


JAS.  BARWELL,  n*g  Toronto 

Drawings  and  prices  on  application. 
The  trade  supplied. 


EL,  BENJ 


St  CO. 


26,   28,   30   Front  St.   West,  TORONTO 

T^TVTOT   T^M    l^OTT^T^-     SAMUEL,  SONS  &  BENJAMIN 

IJyINlCjr.Ul^I-1     JTTLOUc^r^.      164  Fenchurch  St.,  London,  E.  C. 


Sole  Agents  for  the 


Double  Truss 
H  Cornice  Brake. 

Write  for  Circulars  and  Quotations, 


HARDWARE 


MONTREAL  MARKETS- 

Montreal,  Mar.  16, 1894. 

HARDWARE. 

THE  week  has  witnessed  a  fairly  good 
movement  in  assorted  lots  of  shelf 
hardware,  but  otherwise  business  has 
been  on  the  quiet  side.  In  wire  nails,  cut 
nails,  etc.,  the  question  of  tanffreadjustment 
is  still  having  a  deterrent  effect,  but  atter 
this  is  settled  and  the  reduction  in  freight 
rates  on  the  first  of  April,  the  jobbing  trade 
expect  a  sensible  accession  to  the  move- 
ment. In  no  lines  is  there  any  special  change 
to  mention.  The  goods  which  are  moving 
at  present  consist  of  wire  cloth,  cutlery, 
bolts,  nuts,  rivets,  hinges,  guns,  etc  ,  orders 
that  are  coming  in  being  for  assorted  lots  of 
these.  Payments  continue  much  the  same 
as  last  reported. 

Wire — In  wire  there  has  not  been  much 
trade  doing,  although  the  fact  that  makers 
now  deliver  free  has  had  some  effect  on  the 
movement.  Competition  of  American  wire 
at  many  Western  Ontario  points  is  a  serious 
consideration  with  makers  here  at  present. 
In  a  jobbing  way  there  has  been  some  de- 
mand for  small  lots  of  stove  pipe  wire  for 
immediate  delivery. 

Rope — There  has  been  no  change  in  this 
line,  business  ruling  quiet.  Quotations  are 
unchanged  as  follows  :  Sisal,  7^c.  for  7-16 
in.  and  upwards,  and  8^c.  for  smaller;  pure 
manilla,  10c.  for  7-16  in.  and  upwards,  and 
ioj^c.  for  smaller  sizes  ;  deep  sea  line,  15c. 

Cutlery — There  has  been  a  good  de- 
mand from  jobbers  for  all  kinds  of  pocket 
and  table  cutlery,  the  movement  in  this  par- 
ticular being  quite  up  to,  if  not  in  excess  of, 
that  of  last  year. 

Nails — There  is  nothing  doing  in  cut 
nails   and   onlv  an   occasional   lot   of   wire 


nails  is  taken  for  actual  wants.  Very  little 
is  doing  in  this  connection  for  later  delivery. 

Bolts,  Nuts,  Etc.— These  goods  have 
met  with  quite  a  good  demand,  all  orders 
that  have  been  received  calling  for  a  cer- 
tain proportion  of  bolts,  nuts,  and  copper 
rivets  and  burrs.  The  movement  in  T  and 
strap  hinges  has  been  larger,  if  anything, 
than  last  week. 

Chain — Nothing  important  to  report  and 
sellers  here  complain  that  the  competition 
of  American  chain  at  many  western  points 
has  taken  away  business  from  them. 

Horseshoes — Both  horseshoes  and  horse 
nails  continue  dull. 

Ware — Quite  a  lot  of  common  and  tinned 
iron  ware  has  been  taken  since  our  last. 
Agate  and  enamel  have  not  been  so  active. 

Sporting  Goods— A  few  lots  of  guns 
have  been  moving  out  during  the  week,  but 
ammunition  is  very  quiet. 

Tools — The  jobbing  activity  in  all  kinds 
of  carpenters'  tools  that  we  have  noted  is 
maintained,  every  order  received  this  week 
calling  for  them. 

Plumbing  Supplies,  Etc. — Both  budd- 
ing and  plumbing  supplies  continue  quiet. 

Iron  Pipe— There  is  little  or  nothing  do- 
ing in  iron  pipe. 

Naval  Stores. — Business  in  naval  stores 
is  more  advanced  this  season,  due  to  the 
open  weather  we  have  had  recently,  which 
has  hurried  buyers  up  considerably.  Deal- 
ers report  a  large  number  of  enquiries  from 
all  over  the  country.  The  actual  movement, 
however,  is  small,  but  the  prospects  point  to 
free  shipments  early  next  month.  The  only 
change  in  values  is  in  turpentine,  which 
is  quoted  3c.  easier  at  49  to  50c.  We 
quote  :  Turpentine,  49  to  50c. ;  resins,  $2.50 
to  $5,  as  to  brand  ;  coal  tar,  $3  25  to  $3.75  ; 


cotton  waste,  5  >£c.  for  colored,  and  7  tp  10c. 
for  white  ;  oakum,  il/2  to  7}4c;  and  cotton 
oakum,  10  to  12c. 

METALS. 

There  is  little  change  in  the  position  of 
the  heavy  iron  or  metal  market.  Values 
generally  rule  much  the  same,  but  the  tone 
is  easy  and  it  is  certain  that  sellers,  to  induce 
business,  would  consent  to  concession  on 
more  than  one  line.  In  the  way  of  cable 
changes  the  only  news  is  an  easier  feeling 
in  tin  and  copper,  which  are  in  consequence 
rather  lower  for  the  inside  figure  here.  As 
to  business,  it  is  nil  and  is  not  expected  to 
improve  until  after  the  budget  is  brought 
dowc 

Pig  Iron — There  is  little  or  no  change 
in  pig  iron,  transactions  being  confined  to 
small  lots  at  about  former  quotations.  We 
quote  ex-store  :  Summerlee,  $19  to  $19.50  ; 
Eghnton,  $18  to  $18.25 ;  Carnbroe,  $18, 
and   Nova  Scotia  brands,  $17. 

Bar  Iron — Bar  iron  rules  easy  in  tone, 
but  though  makers  seem  to  be  in  an  accom- 
modating temper  regarding  values,  the  fact 
does  not  lead  to  any  improve  nent  in  busi- 
ness. We  quote  $1.75  to  $1.85  as  the  basis 
fcr  the  small  business  that  is  doing,  for,  as 
we  stated  last  week,  the  outside  figure  has 
been  shaded. 

Sheet  Iron — There  has  been  no  change 
in  sheet  iron,  and  demand  for  it  is  of  small 
dimensions.  We  quote  black  sheet  iron 
$2.40  to  $2.60  as  to  grade,  and  common  sheet 
iron  $2.25  to  $2.40.  Russian  sheets  are 
steady  at  io)4  to  11c. 

Hoops  and  Bands— Some  business  for 
forward  delivery  has  been  doing  in  these  for 
importation,  but  American  competition  is 
making  it  very  hard  for  Montreal  commis- 
sion houses  to  do  any  business  at  Western 


broad  hoop 

PATTERN. 
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FULL  SIZE 
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IRON  CLAD 
PATTERN. 


M^P    P3T1    SllHTllv    r\\    OtlPP    everything  required  in  the  milk  delivery  line— Cans,  Trimmings,  Pails  and  Sheets.     We 
»¥  \j    v/ctn    kjuf/f/Aj     c*t    v/nuu    have  an  entjreIy  new  ldea  in  Creamery  Can  Gauge,  easy  to  solder,  perfectly  tight,  un- 
breakable.    Sap  Buckets  and  Spiles.     We  can  supply  both  the  ordinary  flaring  and  Montreal  pattern  deep  straight  bucket. 


THE  McCLARY  MNFG.  CO.,  London,  Toronto,  Montreal,  Winnipeg,  Vancouver. 
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STOCK    OF 


Hardware  and  Tinshop  For  Sale 

In  a  good  and  live  village  ;  well  estab- 
lished.    Good  reason  for  selling 
(u)  Apply  to  "F"  Hardware. 

The  Best  is  the  Cheapest. 

STANDARD  BELT 


GUARANTEED. 


J.  L.  GOODHUE  &  CO., 


Danville, 
Quebec. 


A  full  stock  of  our  goods  kept  on  hand 
by  our  Western  representative, 

H.  D.  SIMMONS  &  GO. 

Telephone  2164.  85  York  St.,  Toronto 

Pat.  Hoy.  19, 1889. 


Aiovo  Cut  Is  One-ha'.f  Actual  She. 

"  Hathaway  Fence  Wire." — Safe,  solid  and  sure.  The 
handsomest.  Seen  at  long  distance.  Will  not  sag  or  get 
out  of  shape.  Allowance  tor  contraction  and  expansion. 
Suitable  for  farm,  field,  garden,  lawn  or  trellis  work. 
Easily  put  U|5  ;  splices  itself,  and  cheap. 

The  Collins  Manfg    Co.,  Manufacturers, 

84  Adelaide  Street  East,  Toronto. 


AMERICAN  CARPET  SWEEPERS 


CANADIAN  MAKE 
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PRICE  PER  DOZEN,  $36.00. 


Order  from  your  jobber,  or  send  direct  to 

J.  M.  WARNER  MFG. CO. 

Send  for  Price  Lists.  HAMILTON. 


YOU  LOSE 
MORE 

THAN  WE  DO 
BY  NOT 

ADVERTISING 
IN  THIS 

JOURNAL 


CUTLERY. 


Jos.  Rodgers  &  Co's,    E.   M.   Dickinson's  and 
other  Sheffield  Makes.    German  Pocket  Knives 
and  Razors,  "  Hercules"  Scissors.       •      p     ■  rni  IT    o    Pfl 
Import  orders  solicited.      See  our      Hi    0.    LLOLiL   **   UU. 
samples  and  prices.  MONTREAL   and  TORONTO. 


Pure  Southern 


TURPENTINE 


Our  Spec i alty 


Remember,  we  are  headquarters  for  the   pure  article,  and   intending  purchasers  will  do 

well  to  get  our  price  before  placing  their  orders. 
Every  barrel  of  Turpentine  we    ship  is   accompanied    by  our   printed  guarantee  that  it 

is  ABSOLUTELY  PURE- 

We    Are    Not   Members   of   any  Combine. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W.,» TORONTO 


THE 


•• 


INVINCIBLE. 


EVERY  SAW 
WARRANTED. 


THE  FASTEST  AND  BEST  CUTTING  SAW  ON  THE  MARKET. 


^TO^l 


THE  INVINCIBLE 


mmmmmmmm' 


Guaranteed  four  Guages  Thinner  on  Back  than  Front  and  Made  from 
the  Highest  Quality  of  Double  Refined  Silver  Steel. 


Manufactured  only  by 


The  James  Robertson  Co.  ii™™ 

Toronto. 


SAMPLE  ORDER  SOLICITED. 


THE  WHITMAN  &  BARNES  MFG.  CO. 

Canadian   Branch:    St.  Catharines,  Ont. 


no.  i 


Nail  Hammer 


It  cannot  be  excelled  in  quality  or  finish  by 
any  Hammer  mauufactured. 

Our  "Garden  City"  Nail  Hammer 


GET  OUR  PRICES 
TRY  OUR  GOODS 


AND 


Is  the  best  and  cheapest 
"Solid  Cast  Steel"  Ham- 
mer on  the  market.  .  .  . 


We  aim  to  keep  in  stock  a  full  line  of  Hammers,  Sledges, 
etc.,  and  will  make  prompt  shipments 
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MONTREAL  MARKETS— Continued. 

Ontaiio  points.  There  is  no  change  in  spot 
quotations  which  range  from  $2.30  to  $2.35. 
Steel — Remarks  regarding  American 
competition  apply  to  import  orders  on  steel 
also.  We  quote  :  Best  cast  steel  ioj4  to 
12c;  sleigh  shoe,  $2.40;  spring,  $2.50  ;  tire, 
$2. 50  to  $2.75,  and  round  machinery  steel, 

$3- 

Galvanized  Sheets — Quite  a  number 
of  import  orders  have  been  placed  for  these 
during  the  week,  but  aside  from  this  busi- 
ness is  very  quiet.  We  quote  :  i,%  to 
5c.  for  ordinary  brands  ;  Morewood,  6  to 
6#c  ;  tinned  sheets,  coke,  No.  24,  6  to 
t%c;  No.  26,  6%  to  6^c,  and  the  usual 
extra  for  larger  sues. 

Tin  Plate — The  easy  tone  in  tin  plates 
is  maintained,  and  the  fact  has  led  to 
the  placing  of  rather  more  orders  for  import. 
Spot  quotations  are  the  same,  $3  to  $3.20 
for  cokes,  and  $3.50  to  $4  for  charcoal. 

Canada  Plate — There  is  no  particular 
change  in  Canada  plates.  Business  has  been 
quiet  and  prices  the  same  at  $2.45  to  $2.50. 

Terne  Plates— There  are  quiet  and 
nominal  at  $7  to  $7.25. 

COPPER — Copper  is  quiet  and  easy  in 
tone,  the  range  being  quoted  rather  lower 
than  last  week  at  10^  to  \i]4c. 

Tin — Cables  were  easier  on  tin  from 
London,  being  $2  lower,  and  prices  here 
have  acted  to  a  certain  extent  in  sympathy. 
We  now  quote  ingot  tin  18c.  and  bar  tin 
25c. 

Spelter — There  is  no  change  in  spelter, 
which  continues  dull  at  $4.50  to  $4.75. 

Antimony — Is  quiet  and  unchanged  10^ 

tO   I2C. 

Lead  —Is  dull  and  featureless  at  $2.75  to 
$3  for  pig  lead  and  $4  to  $4.25  for  sheet 
lead. 

Sheet  Zinc — There  is  no  change  in  this 
line  which  rules  dull,  $5  to  $5.25. 

Cement — Since  our  last,  the  feature  of 
ths  cement  market  has  been  the  sale  of 
5, coo  casks  of  English  brands  on  Western 
account  for  shipment  during  the  coming 
season.  This  is  the  first  large  sale  made  so 
far.  There  has  also  been  a  fair  local  de- 
mand for  car  lots  at  steady  prices.  Late 
mail  advices  from  London  say  there  has 
been  no  quotations  or  enquiries  received 
from  Canadian  bu)eis  yet,  which  is  very 
unusual  for  this  time  of  the  year.  The  only 
way  to  account  for  it  is  the  large  stock  on 
hand  on  this  side.  We  quote  for  present 
delivery,  English,  $2.05  to  $2.15,  and  Bel- 
gium $1.90  to  $2.10.  Firebricks  continue 
in  moderate  demand  with  no  change  in 
prices.  We  quote  $18  50  to  $22. 50  per  1,000 
as  to  brand. 

PAINTS  AND  OILS. 

The  past  week  has  been  without  special 
features,  but  the  recent  fine  open  spell  has 
led  to  the  forwarding  of  some  shipments 
sooner  than  expected.  Orders  for  future 
delivery  have  been  quite  satisfactory.  There 


have  been  fair  small  lots  of  steam  refined 
seal  oil,  and  quite  a  few  transactions  have 
taken  place  at  46  to  47c.  We  quote  : 
.  Choice  brands  of  white  lead,  govern- 
ment standard,  $5.00  to  $5.25  ;  No.  1, 
$4.75  ;  No.  2,  $4.50;  No.  3,  $4.25  ;  No. 
4,  $4;  dry  white  lead,  5c;  red  lead,  pure, 
4>^c;  No.  1,  4Xc;  zinc  white,  pure,  $7.25; 
No.  1,  $6.25;  No.  2,  $5.25;  linseed  oil,  round 
lots,  raw,  59c,  boiled,  62c;  steam  refined 
seal  oil,  46  to  47c. 

GLASS. 

There  is  no  change  in  the  glass  market, 
which  has  been  fairly  active  in  the  case 
of  orders  for  later  delivery.  We  quote  : 
$1.25  for  first  break  ;  $1.30  second  break, 
per  50  feet  ;  $325  for  first  break  per 
100  feet  ;  putty  in  bulk,  $1.85. 
PETROLEUM. 

There  has  been  no  important  change  in  the 
petroleum,  market,  business  having  con- 
tinued quiet  and  of  a  jobbing  character. 
Prices  are  steady.  We  quote  :  Canadian  re- 
fined at  11  %z.  in  shed  at  Montreal,  for  round 
lots,  and  12c.  for  small  quantities.  Ameri- 
can petroleum,  16c.  in  car  lots,  i6^c.  in 
10-barrel  lots,  i6|^c.  in  five-barrel  lots,  and 
17 Xc-  f°r  single  barrels,  net  cash  ;  American 
benzine,  23  to  25c  ;  Canadian  benzine,  io^c. 
Petrolea;  12  'Ac.  Montreal. 
HIDES. 

This  market  rules  quiet  under  small  re- 
ceipts and  a  small  demand.  No  improve- 
ment is  expected  until  after  Easter,  when 
butchers  will  commence  to  kill  more  freely. 
The  tone  is  steady  and  values  show  no 
change  except  lamb  skins,  which  are  easier 
at  75c.  each.  We  quote  :  No.  1,  3/4c;  No. 
2,2X0.;  and  No.  3,  iXc-;  calfskins,  5c;  and 
sheepskins,  70  to  75c. 

TALLOW. 

A  firmer  feeling  has  prevailed  in  the  tallow 
market  and  prices  are  a  trifle  higher,  especi- 
ally for  prime  stock,  which  has  changed 
hands  in  car  lots  at  6j4  to  7c,  and  we  quote 
the  range  at  6%  to  7c.  as  to  quality. 
WOOL. 

The  wool  market  is  dull  and  unchang- 
ed, with  orders  coming  in  very  slowly. 
Prices  generally  are  unchanged.  We 
quote  :  Cape,  13^  to  16c;  B.A.,  scoured, 
28  to  32c;  Northwest,  11  to  13c;  British 
Columbia,  11  to  I2j4c,  and  Canadian  fleece, 
18  to  19c. 

MONTREAL    TRADE    NOTES. 

Turpentine  has  been  marked  down  3c.  on 
this  market. 

The  T.  W.  Ness  Electrical  Co.,  Montreal, 
is  applying  for  charter  of  incorporation. 

Caverhill,  Learmont  &  Co.  note  a  brisk 
demand  for  green  wire  cloth  of  all  the  lead- 
ing sizes. 

John  Thorpe,  the  Canadian  manager  for 
Pilkington  Bros.,  was  up  west  this  week  on 
a  business  trip. 

W.  H.  Cottingham  &  Co.  found  that  the 
mild  weather  made  a  lot  of   their  customers 


ABSOLUTELY  FIRE  PROOF. 

METALLIC  ROOFING  C? 

C^TrIe  Xf'*s  TORONTO 


ask  for  delivery  of  goods  at  once,  instead  of 
waiting  until  the  first  of  next  month  for  the 
reduction  in  freight  rates. 

Frothingham  &  Workman  have  taken 
over  the  agency  of  the  Wm.  Jessop  &  Son 
(Ltd.)  Steel  Co. 

Jas.  Hutton  &  Co.  report  that  the  past 
week  has  witnessed  some  improvement  in 
orders  for  goods  for  importation. 

London  rates  of  freight  on  heavy  material 
are  now  quoted  1  6d.  to  Montreal  by  the 
first  vessel-,  which  is  comparatively  high. 

The  sealing  fleet  goes  out  on  the  17th, 
and  in  consequence  of  this  buyers  of  seal  oil 
are  holding  off  and  only  taking  small  lots. 

There  was  another  deputation  of  the  iron, 
nail  and  tack  men  up  at  Ottawa  interview- 
ing the  Government  about  the  iron  duties 
this  week. 

A.  C.  Leslie  &  Co.  report  a  steady  stream 
of  orders  this  week  for  their  well-known  lines 
of  galvanized  iron  and  tin  plate  for  spring 
importation. 

During  the  past  few  days  a  round  quantity 
of  English  cemeni  has  been  placed  for  future 
delivery  in  the  west  by  houses  here, amount- 
ing to  5,000  casks. 

W.  H.  Cottingham  paid  a  visit  to  Ottawa 
this  week  to  interview  the  Government  on 
behalf  of  the  importers  of  paints,  oils,  and 
varnishes. 

Mr.  Courtenay,  representing  Jas.  Hutton 
&  Co.,  is  at  present  making  a  trip  through 
Ontario.  He  finds  that  business  is  rather 
duller  than  last  year  for  the  goods  his  firm 
handles. 

Arthur  King,  representing  Manders  Bros.' 
varnishes,  has  left  for  the  United  States. 
Mr.  King  hasjust  finished  a  three  months' 
tour  of  Canada, and  the  business  he  has  done 
has»been  the  most  encouraging  in  his  ex- 
perience. 


TORONTO  MARKETS. 

Toronto,  March  16,  1894. 

HARDWARE. 

THE  improvement  noted  last  week  in 
trade  has  been  fairly  well  maintained. 
The  feature  of  business  is  a  brisk 
movement  in  lence  and  barbed  wires. 
Spades  and  shovels  and  harvest  tools  are 
being  shipped,  but  the  bulk  of  the  orders 
will  not  go  forward  till  April.  Churns  are 
joining  in  the  increased  movement,  and 
there  has  been  a  good  demand  for  case  lots 
of  bird  cages.  Hinges  are  going  out  freely. 
Cutlery  is  showing  some  improvement,  and 
the  same  may  be  said  of  cut  and  wire  nails. 


HARDWARE. 
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MA  RKETS.  —  Continued 


Plumbers'  supplies  continue  to  improve  and 
trade  in  builders'  supplies  is  picking  up. 
Sporting  goods,  lawn  mowers  and  green 
wire  cloth  are  all  dull.  A  further  slight  im- 
provement is  to  be  noted  in  payments. 

Wire— Is  going  out  freely,  especially  an- 
nealed. A  further  change  has  been  made 
in  anneiled,  oiled  and  annealed  and  galvan- 
ized, freight  now  being  paid  to  all  points  in 
Ontario  and  Quebec  when  quantities  of  half 
ton  or  more  are  taken  at  one  shipment. 
Barbed  wire  is  in  good  demand,  but  bright 
ironed,  and  although  in  coppered  still  wire 
a  little  improvement  is  to  be  noted,  no  par 
ticular  rush  is  experienced. 

Rope— This  is  going  out  freely  at  prices 
named  last  week,  namely,  7^  to  8c.  for  sisal 
and  q:;4  to  ioc.  for  manilla,  although  in  a 
few  instances  these  figures  have  been  shaded 
a  little. 

Cutlery — Shows  a  little  more  life,  a  bet- 
ter assortment  now  being  called  for. 

Nails — Cut  and  wire  nails  are  a  little 
brisker.  Large  orders,  however,  are  being 
held  back,  and  heavy  shipments  are  not  ex- 
pected till  the  beginning  of  April. 

Green  Wire  Cloth — There  is  still  prac- 
tically nothing  doing.  Prices  are  unchanged 
at  $1.8;  to  $1.90  per  100  square  feet. 

Tacks— Business  is  a  little  better,  but  it 
cannot  yet  be  called  brisk. 

Chain — Coil  chain  is  going  out  freely. 
A  number  of  import  orders  are  being  deliv- 
ered in  the  country,  the  mild  weather  having 
allowed  shipments  to  be  made  earlier  than 
usual. 

Horseshoes — Are  still  going  out  in  fair 
quantities  at  unchanged  prices — namely, 
$3  80  Toronto  and  $3.85  London. 

Ware — Peerless  ware  is  in  good  demand, 
but  blue  and  white  does  not  show  much  im- 
provement. 

Lawn  Mowers — No  movement  has  yet 
developed. 

Sporting  Goods — Trade  is  quiet  and 
featureless. 

Plumbers'  Supplies — Business  in  this 
line  shows  some  improvement,  quite  a  num- 
ber of  good  orders  having  been  filled  during 
the  week. 

Iron  Pipe — Is  still  in  good  demand  at  65 
per  cent,  off,  although  small  quantities  are 
going  through  at  62 >£  and  5  per  cent. 

Builders'  Supplies— Are  picking  up, 
but  the  improvement  is  principally  on  coun- 
try account. 

Milk  Can  Trimmings — Are  still  in 
active  demand  ;  as  are  sap  buckets  and 
spiles.  Tinned  iron  is  also  called  for  in 
good  quantities. 

Tools — Spades  and  shovels  are  being 
shipped,  and  sales  of  harvest  tools  are  re- 
ported, although  the  bulk  of  the  orders  will 
not  be  going  through  till  April.  But  as  it 
is,  jobbers  find  it  difficult  to  supply  the  de- 
mand for  harvest  tools,  manufacturers  not 


being  able  to  fill  all  the  orders  sent  them. 
Wood  hay  rakes  have  been  advanced  in 
price. 

Firebrick— Quiet  and  unchanged  at  $33 
to  $36  for  best  quality. 

Hinges — Are  going  out  freely,  but  the 
bulk  of  the  orders  are,  of  course,  being  held 
back  for  April  shipment,  owing  to  high 
freight  rates  now  existing. 

Bird  Cages — Demand  has  improved,  a 
number  of  case  lots  having  been  sold  during 
the  week. 

METALS. 

Except  in  a  few  lines  metals  are  moving 
freely.  The  tin  market  is  a  little  steadier, 
and  business  in  ingot  copper  is  reported  to 
be  a  good  deal  better.  Improvements  are 
also  to  be  noted  in  terne  plates  and  anti- 
mony. 

Pig  Iron — The  tendency  of  business  is 
still  towards  improvement.  Some  sales  of 
30-ton  lots  of  No.  1  Carnbroe  are  reported  at 
$20,  delivered.  We  quote :  Summerlee, 
$20.50  to  $21;  Carnbroe,  $19.50  to  $20; 
Siemen's,  $18.75  t0  $IQ- 

Rogers,  Brown  &  Co.,  Buffalo,  report  the 
Toronto  market  for  American  pig  iron  as 
follows  :  Prices  continue  on  the  same  line  of 
weakness  as  reported  in  recent  bulletin. 
The  good  times  which  are  coming  drag  in  a 
most  depressing  way,  yet  the  number  of 
hopeful  ones  is  increasing.  The  prediction 
of  60  days  as  the  outside  limit  of  the  present 
state  of  affairs  has  been  made  by  one  of 
them.  We  quote  for  cash  f.o.b.,  Toronto, 
in  bond :  No.  iX  foundry  strong  coke 
iron,  Lake  Superior  ore,  $14.05;  No.  2 
X  foundry  strong  coke  iron,  Lake  Superior 
ore,  $13.55  >'  No.  2  foundry  strong  coke  iron, 
Lake  Superior  ore,  $13.30;  Jackson  County 
silvery  No.  1,  $16.80  to  $18.30  ;  Lake  Su- 
perior charcoal,  $16.25;  Southern  soft  No.  1, 
$12.60  ;  Southern  soft  No.  2,  $12.10. 

Bar  Iron — Small  quantities  are  going 
out,  but  trade  is  on  the  whole  still  quiet  and 
prices  unchanged  at  $1.85  to  $1.90. 

Sheet  Iron — Business  is  keeping  up 
fairly  well,  and  prices  are  unchanged  at 
$2.32^  to  $2.78  per  100  pounds. 

Galvanized  Iron — Stocks  are  running 
down,  the  demand,  owing  to  the  mild  wea- 
ther, being  larger  than  anticipated.  Spring 
shipments  will,  however,  be  arriving  in  the 
course  of  the  next  few  weeks,  when  stocks 
will  be  fairly  well  complete.  We  quote  case 
lots  at  4^  to  5c.  for  28  gauge. 

Ingot  Tin — A  good  business  is  reported 
in  Lamb  and  Flag  and  Straits.  Prices  are 
virtually  the  same  as  a  week  ago,  although 
there  has  been  some  shading  on  import  or- 
ders. We  still  quote  19  to  20c.  for  small 
lots.  On  the  outside  markets  prices  are 
steadier. 

Ingot  Copper — Business  shows  consid- 
erable improvement,  quite  a  few  sales  being 
reported.  Prices  have  been  shaded  a  little 
on  large  lots.  Prices  are  unchanged  at  11^ 
to  lie.  for  ton  lots  and  %c.  extra  for  small 
lots. 


Sheet  Copper — This  line  has  shown 
little  or  no  improvement  during  the  week, 
although  there  has  been  a  fair  business 
doing.  Prices  are  unchanged  at  15  to  17c. 
per  pound. 

Zinc  Spelter— Is  on  the  qu:et  side,  but 
a  few  good  orders  have  been  received,  which 
would  seem  to  indicate  that  an  improvement 
is  anticipated  shortly.  Prices  are  unchanged 
at  4X  to  A,Y%£.  for  domestic  and  4^  to  4^c. 
for  imports. 

Tin  Plates— Large  quantities  are  going 
out,  and  trade  in  this  line  is  reported  to  be 
fully  up  to  that  of  last  year  at  this  time. 
Stocks  are  running  low,  demand  having 
been  better  than  anticipated.  We  quote 
$3.75  to  $3.85  for  I.C.  and  $3.35  to  $3.50  for 
cake,  according  to  quality. 

Boiler  Tubes — Much  as  before.  We 
quote  :  \yi  inch,  8c.  ;  2  inch,  9c;  2% 
inch,  10c;  2%  inch,  io^c;  3  inch,  I2^c; 
3]4  inch,  16c;  4  inch,  21c. 

Sheet  Steel — Quiet  and  figures  un- 
changed. We  quote  base  price  :  English, 
$2.25  for  plates  and  $2.40  for  heads  ;  Ameri- 
can, $2.10  for  plates  and  $2.35  tor  heads. 

Sheet  Zinc — While  the  demand  is  steady 
the  turnover  is  not  large.  Prices  unchanged 
at  sU  to  5^c. 

Corrugated  Iron — Demand  fair  and 
prices  unchanged.  We  quote,  per  square  : 
Galvanized,  26  gauge,  $4.25  ;  22  gauge,  $7  ; 
painted,  $3  to  $4,50. 

Terne  Plates — Are  going  out  freely, 
but  only  in  small  quantities. 

Hoops  and  Bands  —  Business,  while 
keeping  up  fairly  well,  is  not  as  good  as 
jobbers  would  like,  the  quantities  going  out 
being  small.  Stocks  held  by  jobbers  are 
rather  heavy.  Quite  a  quantity  of  American 
hoops  are  being  brought  into  this  market 
just  now. 

Canada  Plates— No  new  features,  trade 
being  quiet.  We  quote  as  before  :  All  dull, 
$2.60  to  $2.65  ;  half-polished,  $2.65  to  $2.75  ; 
and  all  bright,  $2.90. 

Solder — Dull  and  featureless.  Prices 
are  unchanged  at  14  to  16c,  according  to 
quantity. 

Pig  Lead — A  few  good  sales  are  reported, 
and  shipments  from  stock  have  been  fairly 
good  ;  2%  to  3c.  is  the  idea  as  to  price. 
Ope  firm  reports  the  shipment  of  15  tons  to 
British  Columbia  this  week. 

Antimony — Business  in  this  line  at  last 
shows  some  improvement.  Quite  a  number 
of  orders,  principally  for  Cookson's  have 
been  booked  for  import.  Prices  are  un- 
changed at  1 1  to  1 1  l/zC. 

GLASS. 

There  is  a  little  doing  in  small  lots,  but 
business  on  the  whole  is  quieter  probably 
than  is  usual  at  this  time,  which,  in  part  at 
least,  is  attributed  to  the  extension  of  import 
orders.  Some  import  orders  are  still  being 
booked.  Prices  are  unchanged  at  $i.to  to 
$1.25  first  break. 
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HARDWARE 


M  A  RKETS—  Continued 

PAINTS  AND  OILS. 

Business  continues  to  gradually  improve, 
and  in  prepared  paints  has  reached  a  point 
that  can  well  be  termed  active.  A  little 
better  business  is  being  done  in  white  lead, 
but  the  turnover  is  still  small.  The 
association  base  price  is  still  5  c,  but 
there  are  rumors  of  this  figure  being 
cut,  and  the  association  will  meet 
in  Montreal  to-day  (Saturday)  to  con- 
sider the  situation.  In  dry  colors  about  the 
only  articles  for  which  there  is  a  demand  are 
ochres  and  oxides,  and  shellacs  are  about 
the  only  thing  moving  in  the  varnish  line. 
Linseed  oil  market  has  been  active,  particu- 
larly on  country  account.  Prices  are  steady 
at  60c.  for  raw  and  63c.  for  boiled,  Toronto, 
Hamilton,  London,  Guelph,  with  2c.  added 
fordeliveryatoutside  points.  Trade  in  turpen- 
tine is  fair  only  ;  prices  unchanged  at  50c.  To- 
ronto, Hamilton, London  andGuelph, with  2c. 
additional  for  outside  points.  Paris  green  is 
not  in  as  good  a  demand  as  is  usual  at  this 
season.  We  quote  :  \il/zc.  in  arsenic  kegs, 
14c.  in  50-pound  irons,  and  ic,  3c,  and  5c. 
extra  respectively  for  1,  %,  and  %  lb.  pack- 
ages. There  is  not  much  doing  in  putty,  and 
the  Association  price  2c.  is  being  cut.  Pay- 
ments are  fair. 

OLD  MATERIAL. 

Business  continues  quiet.  There  is  no 
change  in  prices.  We  quote  prices  paid  by 
dealers  as  follows:  Agricultural  scrap,  55c.  per 
cwt.;  machinery  cast,  60c.  per  cwt.;  stove  cast 
scrap,  35  to  40c.  ;  No.  1  wrought  scrap,  40c. 
per  cwt.  ;  N0.2,  including  sheet  iron,  hoop 
iron  and  mixed  steel,  10c;  new  light  scrap  cop- 
per 7 y2c;  heavy  scrap  copper  8to8j^c;  old 
copperbottoms7to7Xc;  light  scrap brasssc.; 
heavy  yellow  scrap  brass  7c. ;  heavy  red  scrap 
brass,7  to  ll/zc;  scrap  lead,i^  to  2c;  scrap 
zinc,  1  Yz  to 2c;  scrap  rubber,  3  j£  to  4c;  coun- 
try mixed  rags,  75  to  80c.  per  100 lbs.;  clean 
dry  bones,  45  to  55c.  per  100  lbs.  ;  borings 
and  turnings,  10  to  15c. 

SEEDS. 

The  bulk  of  the  grass  and  clover  seeds 
have  been  marketed,  and  dealers  are  jobbing 
out  small  lots  as  follows  :  Red  clover,  $6  to 
$6.25  per  bushel  ;  alsike,  $4.50  to  $8.50, 
latter  figure  being  for  fancy  reproducing 
seed  ;  timothy,  $2.10  to  $2.80,  outside  price 
being  for  fancy  unhulled  seed.  The  mar- 
ket is  active  and  prices  steady. 

HIDES,  SKINS,  WOOL,  TALLOW. 

Hides — Much  as  before.  Dealers  are 
paying  3c.  for  No.  1,  2c.  for  No.  2,  and  are 
selling  cured  at  y/z  to  32<c. 

Skins — Quiet  and  unchanged  at  80c. 

Wool — Dull  and  unchanged.  We  quote : 
Supers,  i8>£  to  19c,  and  are  selling  at  20 
to  20>£c. ;  extras  are  unchanged  at  23  to 
24c.  Merchantable  fleece  is  slow ;  dealers 
are  paying  17  to  18c,  and  sales  are  made 
at  19  to  i9/4c. 

Tallow — Market  quiet.  Dealers  are 
paying  5  to  5#c.  for  rendered  and  asking 
6c;  rough,  2c. 


PETROLEUM. 

On  the  Toronto  market  the  demand  is 
easing  off  for  burning  oils,  while  that  for 
lubricating  is  increasing.  We  quote  :  5  to 
10  barrel  lots,  imperial  gallon,  Toronto — 
Canadian,  12  to  I2j£c.  ;  carbon  safety,  i$% 
to  16c.  ;  American  water  white,  18  to  19c; 
photogene  20c. 

The  Petrolea  Advertiser,  in  its  weekly  re- 
port, says  :  Crude  oil  $1  per  brl.  Refined, 
6X  to6>£c.  in  bulk,  or  9  to  9>(c.  in  barrels 
in  car  lots  f.o.b.  here.  There  is  no  change 
in  prices  to  report  since  last  issue  and  crude 
remains  firm. 


MARKET   NOTES. 

M.  &  L.  Samuel,  Benjamin  &  Co.  are  ship- 
ping large  numbers  of  "Daisy"  churns. 

Stewart  &  Wood  have  a  large  number  of 
orders  for  paris  green  to  hand. 

The  Toronto  branch  of  A.  C.  Leslie  &  Co. 
is  now  at  59  Bay  street. 

H.  S.  Howland,  Sons  &  Co.  have  put  in  a 
fresh  stock  of  revolvers. 

Sanderson  Pearcy  &  Co.  have  been  ap- 
pointed agents  for  Alabastine. 

H.  S.  Howland,  Sons  &  Co.  are  putting  on 
the  market  a  first  class,  but  cheap,  horn  clip 
called  the  "Novelty." 

The  White  Lead  Grinders'  Association 
met  in  Montreal  to-day  to  try  and  place 
the  organization  on  a  more  satisfactory 
basis. 

H.  S  Howland,  Sons  &  Co.  have  secured 
the  agency  for  Canada  of  the  "  Star  "  nipper. 
The  nipper  is  made  from  Jessop  steel,  and 
is  warranted.  A  shipment  is  now  on  the 
way. 

James  Barwell  reports  that,  although  the 
gas  fixture  trade  has  been  quiet  during  Feb- 
ruary, many  enquiries  for  prices  are  now 
being  made,  indicating  a  good  prospect  for 
the  spring  trade. 

H.  S.  Howland,  Sons  &  Co.  have  just 
issued  a  wire  price  list,  which  is  very  com- 
plete, and  request  any  of  the  trade  who  have 
not  received  one  to  notify  them,  as  they 
would  like  to  send  them  a  copy. 

M.  &  L.  Samuel,  Benjamin  &  Co.  are  in- 
troducing the  J.  Baleman  shear  to  the  Can- 
adian trade.  It  is  manufactured  in  Connec- 
ticut, and  is  held  to  have  advantages  not 
possessed  by  any  other  shear  on  the  market. 
It  is  a  straight  trimmer  with  brass  bolt,  has 
a  steel  washer  under  the  head,  and  is  secured 
on  the  under  side  by  a  nut.  The  shear  is 
full  nickel  plate,  and  is  being  handled  in  di- 
rect competition  with  the  "Chicago"  all  steel 
shear.  It  is  somewhat  similar  in  design  to 
this  latter  shear,  but  where  the  "  Chicago  " 
has  a  rubber  washer  the  "J.  Baleman"  has 
a  steel  washer,  which  is  held  to  be 
much  better.  Another  advantage  claimed 
for  the  latter  is  that  it  is  steel  laid  instead  of 
solid  steel,  thereby  ensuring  a  more  even 
temper.  The  "  J.  Baleman  "  can  be  sold  as 
low,  if  not  lower,  than  the  "  Chicago." 


AMERICAN  MARKETS. 

New  York,  March  16,  1894. 

Pig  Tin — In  sympathy  with  a  further  rise 
in  London  of  about  15s.,  prices  in  the  New 
York  market  hardened  to  the  extent  of  about 
10  to  15c.  per  100  lbs.  The  advance,  how- 
ever, was  quite  as  ineffective  as  that  of  the 
previous  day  in  the  direction  of  stimulative 
interest,  and  the  market  presented  a  quiet 
appearance,  with  indications  that  the 
strength  displayed  is  more  superficial  than 
otherwise.  It  was  claimed  in  some  quarters, 
however,  that  interior  dealers  and  consum- 
ers are  buying  a  little  more  freely  in  view  of 
the  better  appearance  of  affairs  and  that 
business  ,n  that  direction  shows  decided  im- 
provement, as  compared  with  the  average  of 
the  past  two  weeks.  Spot  prices  are  now 
about  19.10  to  19.15c.  for  5-ton  lots. 

Copper — Rather  more  liberal  purchases 
were  made  by  consumers  and  the  home 
trade  demand  generally  was  reported  some- 
what better.  The  interest  did  not  extend 
much  beyond  moderate  quantities  for 
prompt  and  near  future  delivery,  however, 
and  had  no  perceptible  effect  upon  values. 
Lake  Superior  Ingot  could  have  been  se- 
cured at  9#fc.,  electrolytic  at  qY%  to  9Kc, 
and  casting  at  g*/$  to  9^c,  according  to 
brand. 

Pig  Lead — There  were  transactions  in 
common  Western  to  the  extent  of  250  tons 
at  335c.  and  a  few  single  carload  lots  were 
placed  at  3  37^  to  3.40c.  on  the  spot.  The 
supply  in  local  dealers'  hands  is  very  mod- 
erate, and  refiners  are  holding  back,  evi- 
dently under  the  impression  that  the  spring 
season  movement  will  be  above  the  late 
average.  St.  Louis  advices  were  very  "  bul- 
lish." On  the  Metal  Exchange  advices  were 
as  high  as  3.15c.  London  cable  to  the  Ex- 
change quoted  £9  6s.  3d.  for  soft  Spanish. 

Spelter — No  change  was  visible  in  the 
local  market.  Ordinary  western  brands 
could  have  been  readily  purchased  at  3.85  to 
3.90c.  prompt  or  near  future  delivery,  but 
these  comparatively  low  prices  failed  to  sti- 
mulate buyers.  Only  a  few  single  carload  lots 
were  sold.  St.  Louis  wire  to  the  Metal  Ex- 
change was  365c.  London  cable  quoted 
£15  15s.  for  good  merchant  brands. 

Antimony — The  market  remains  steady, 
with  a  fair  business  passing  at  about  9c.  for 
Hallett's  and    ioy$   to  io^c.  for  Cookson's. 

Tinplate— General  report  went  to  show 
that  dealers  in  futures  were  on  a  very  moder- 
ate scale.  Besides  being  dull,  the  market 
shows  rather  weak  tone  and  prices  are  lower. 

Iron  and  Steel — In  nearly  all  depart- 
ments the  reports  were  of  rather  slow  trade 
and  disappointing  situation.  The  excep- 
tions were  extremely  few  and  far  between. 
Although  showing  no  radical  change,  prices 
continue  to  be  irregular  and  more  or  less 
weak.  Outside  markets,  according  to  the 
last  mail  advices,  are  still  without  sign  of 
improvement. 


HARDWARE. 


17 


SANDERSON  PEARCY   &   CO'S 


Pure  Prepared  Paints 


HAS  NO  EQUAL 

For    all    kinds    of    Painting. 


It  is  made  of  pure  and  unadulterated  substances  which  allow  it  to   EXPAND  and   CONTRACT  on  outside  surfaces 
without  cracking.     For  inside  work,  it  dries  with  a  gloss,  durable  finish,  equal  to  that  obtained  by  the  use  of  Varnish. 


Sanderson  Pearcy  &  Co. 


130  to  138  Bay  St. 


Toronto. 


W.  &  S«  BUTCHER,  Sheffield,  England,  Makers  for  over  OISE  HUNDRED  YEARS 

of  the    celebrated    "WADE    &    BUTCHER"     Razors,    and    the    Original   Manufacturers 
of  Hollow  Ground  Razors,  can  with  confidence  highly        ^-^    ^    (gJTpS 
recommend  their  goods  and  particularly  their       VH/  ^H^PLT 

Brand  as  being  the  most  perfect  Extra  Hollow  Ground  Razors  ever 
manufactured  and  especially  suited  for  the  use  of  Barbers  and  for  priv- 
ate use.  Genuine  Razors  are  marked  with  one  of  the  following  Corpor- 
ate Trade  marks  : 


.  WADE  &  BUTCHER, 
SHEFFIELD,  ENGLAND. 


OR 


OR 

FOR  SALE  BY  ALL  DEALERS  IN  HARDWARE,  CUTLERY  and  FANCY  GOODS 


JAMES  HUTTON  &  CO.,  Agents, 


Montreal 


M 


ard  Wear  Paper 


FOR 


Hardware  Men 

Manillas,  Brown  Wrapping, 
Hardware  Manilla  .   .   . 
Leather  Manilla,  Etc.,  Etc. 


PflPEP 


We  can  supply  Paper  of  all  Grades,  in  any  size  or  weight, 
at  the  best  prices  and  most  favorable  terms.  Write  us 
for  samples  and  quotations. 


TORONTO  BRANCH  :  29  Front  St.  West. 
MONTREAL  BRANCH  :  318  St.  James  St. 


THE 


E.  B.  EDDY  CO.,  Hull,  Canada 
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PERSONAL    MENTION. 

R.  DAVIS,  representing  the  James 
Smart  Mfg.  Co,  Brockville,  was  in 
Toronto,  Thursday,  skirmishing  for 


Mr.  Hawthorne,  of  the  J.  R.  Torrey  Mfg. 
Co.,  Worcester,  Mass.,  was  in  Toronto  this 
week. 

George  Verry,  formerly  with  the  Baylis 
Mfg.  Co.,  of  Montreal,  has  connected  him- 
self with  the  Toronto  Lead  &  Color  Co., 
as  city  representative. 

Jas.  Barwell,  88  Bay  street,  Toronto,  has 
just  returned  from  his  trip  amongst  the  lead- 
ing manufacturers  of  gas  and  electric  fix- 
tures, and  his  stock  for  the  spring  trade  is 
now  complete  with  some  of  the  best  designs 
in  fixtures,  reading  lights,  hall  lights,  globes, 
and  shades.  Dealers  in  this  line  should  call 
and  see  his  stock. 

Among  the  country  merchants  who  have 
been  in  Toronto  during  the  week  are  :  J. 
Hackett,  Hockley;  T.  E.  Trull,  Stouffville  ; 
J.  M.  Clark,  Smith's  Falls  ;  Mr.  James,  of 
James  &  Read,  Perth  ;  Geo.  Awde,  buyer  for 
R.  Worth,  Bowmanville :  M.  H.  Smith, 
Oakville. 


VULCANIZATION  OF  INDIA  RUBBER 

IT  seems  incredible  that  in  these  times, 
when  science  plays  so  important  a  part 
in  our  industrial  trades,  it  should  be  said 
of  india  rubber,  by  one  of  authority,  that 
"  the  chemical  nature  ot  india  rubber  is  very 
little  better  known  than  60  years  ago." 
There  is  hardly  an  industry  that  has  not 
been  plainly  benefited  and  materially  ad- 
vanced by  scientific  co-operation,  and  that 
such  a  statement  should  be  made  of  a  trade 
of  such  great  commercial  importance  is  suf- 
ficient to  awaken  inquiry.  What  science 
has  done  for  so  many  of  our  other  industries 
is  fairly  familiar  to  all,  but  for  the  rubber 
trade  it  has  done  very  little  in  six  decades. 
There  is  some  explanation  of  this  in  the  fact 
that  rubber  belongs  to  a  class  of  chemical 
compounds  whose  investigation  is  a  difficult 
matter.  But  difficulties  are  the  true  scien- 
tist's "  happy  hunting  ground,"  and  it  is 
more  than  probable  that  if  the  manufactur- 
ers had  given  substantial  encouragement  to 
the  chemistry  ot  rubber,  some  of  them 
would  have  reaped  substantial  rewards, 
and  more  progressive  results  would 
have  been  reached.  There  appears  in  the 
last  issue  of  the  London  "Journal  of  the 
Society  of  Chemical  Industry"  a  very  im- 
portant article  on  the  vulcanization  of  india 
rubber.  The  author's  investigations  were 
upon  that  specific  subject,  of  which  we  shall 
speak  at  greater  length  below;  yet,  incident- 
ally, his  work  carried  him  into  the  more 
exact  composition  of  the  rubber  itself,  and 
it  is  not  a  hopeless  possibility  that,  in  the 
future,  we  may  be  able  to  manufacture  india 


rubber  artificially.  Isoprene,  a  substance 
somewhat  allied  to  turpentine,  is  convertible 
into  true  india  rubber  ;  its  (isoprene)  manu- 
facture, however,  is  as  yet  too  expensive  for 
commercial  purposes  ;  but,  this  once  accom- 
plished, a  long  stride  toward  the  manufac- 
ture of  artificial  rubber  will  have  been  gained. 
India  rubber  substitutes,  which  are  chiefly 
compounds  of  vegetable  oils  with  a  chemical 
known  as  chloride  of  sulphur  (a  compound 
of  sulphur  and  chlorine),  have  been  exten- 
sively used  for  some  time  ;  but  their  chemi- 
cal characteristics  are  widely  different  from 
those  of  true  india  rubber. 

It  is  in  the  vulcanization  process  that  we 
desire  to  call  attention  particularly.  As  is 
well  known,  there  are  two  modes  by  which 
this  is  accomplished — viz  ,  by  heating  with 
sulphur,  or  the  hot  process,  and  by  the  ac- 
tion of  chloride  of  sulphur,  or  the  cold  pro- 
cess. Heretofore,  little  has  been  understood 
of  the  chemical  combinations  of  these  sub- 
stances, and  that  has  been  left  to  the  labors 
of  Dr.  C.  O.  Weber,  F.C.S.,  to  discover.  He 
found  that,  by  the  treatment  of  india  rubber 
with  chloride  of  sulphur,  definite  chemical 
compounds  were  formed,  varying  according 
to  the  proportions  used.  Without  entering 
upon  the  more  technical  results  of  his  dis- 
coveries, we  may  state  that  he  finds  ten  dif- 
ferent vulcanization  products,  and  says  : 
"  We  may  safely  conclude  that  every  one  of 
these  ten  possible  vulcanization  products 
will  have  distinct  properties  which  distin- 
guish it  from  any  of  the  other  nine  members 
of  the  series.  It  will  be  a  matter  of  the 
greatest  practical  importance  to  define 
clearly  the  specific  properties  of  each  of 
these  ten  vulcanization  products.  There  is 
no  doubt  that  the  degree  of  vulcanization 
of  an  india  rubber  must  vary,  and  ought  to 
be  regulated  according  to  the  very  varying 
uses  these  articles  are  put  to,  and  certainly 
the  manufacturers  are  fairly  well  aware  of 
this  truth,  although  I  do  not  think  they  have 
given  it  half  the  attention  yet  which  it  de- 
serves. This  is  probably,  and  in  a  large 
measure,  due  to  the  fact  that  the  rationale  of 
the  vulcanization  process  so  far  has  not  been 
properly  understood.  Consequently,  our 
present  ways  and  means  to  carry  vulcaniza- 
tion always  to  the  same  stage  are  in  a  very 
crude  state  as  yet,  and  there  is  ample  room 
for  improvement."  The  author  promises  an 
extensive  paper  on  the  properties  and  tech- 
nical applicability  of  these  ten  vulcanization 
products,  and  says  that  "at  the  present  mo- 
ment the  vulcanization  of  india  rubber 
articles  with  chloride  of  sulphur  is  of  rather 
limited  applicability,  the  vulcanizing  through 
of  anything  like  a  substantial  thickness  of 
india  rubber,  or  even  the  homogeneous  vul- 
canization of  thin  rubber  films,  being  impos- 
sible with  this  vulcanizer,  on  account  of  its 
rapid  and  energetic  action,"  as  at  present 
employed.  In  conclusion,  he  says  :  "  I  feel 
justified  in  already  now  expressing  the  opin- 
ion, proof  of  which  I  shall  furnish  in  the  next 
paper,  that  the  vulcanization    process  of  the 


future  for  india  rubber  articles  of  every 
description  will  be  some  process  based  upon 
the  chemical  theory  of  the  chloride  of  sul- 
phur vulcanization  as  above  propounded. 
No  doubt  there  are  considerable  difficulties 
in  the  way  of  this  improvement,  but  they  are 
not  insurmountable,  and  from  certain  obser- 
vations in  advance  of  the  present  paper,  I 
infer  that  by  such  a  new  process  the  ordin- 
ary chloride  of  sulphur  cure  (cold  cure),  as 
well  as  the  sulphurcure  (dry  heat  and  steam 
cure),  will  be  altogether  superseded,  and  I 
really  doubt  very  much  whether  the  latter 
will  be  able  to  hold  its  own  even  in  the 
manufacture  of  ebonite.  Indeed  I  have  no 
hesitation  in  saying  that  the  sulphur  cure  as 
in  use  at  present  is  an  exceedingly  crude,  un- 
reliable, antiquated  and  unscientific  process, 
which  is  being  kept  alive  only  by  our  ignor- 
ance of  the  chemistry  of  india  rubber." — 
N.  Y.  Journal  of  Commerce. 


SELECTING  ROPE  BY  ITS  COLOR. 

THERE  is  an  article  going  the  rounds 
of  the  press  giving  instructions  as  to 
selecting  rope,  says  an  exchange,  and 
some  hints  as  to  the  present  methods  of 
rope  manufacture  from  hemp,  and  also  the 
determination  of  the  various  qualities  and 
probable  strength  of  the  product  from  its 
appearance.  According  to  a  German  peri- 
odical a  good  hemp  rope  should  be  hard, 
but  pliant,  and  "  of  a  yellowish  and  a  green- 
ish-grey color,  with  a  silvery  or  pearly  lus- 
tre." This  is  a  very  clear  statement  of 
things,  and,  of  course,  any  one  upon  reading 
it  would  at  once  be  able  to  immediately  de- 
termine whether  the  correct  proportion  of 
green  and  grey  color  and  pearl  or  silver 
lustre  is  mixed  in  the  product.  This  paper 
further  states  that  a  dark  or  blackish  color 
indicates  that  the  hemp  has  suffered  from 
fermentation  in  the  process  of  curing,  and 
brown  spots  indicate  that  the  rope  was 
spun  while  the  fibres  were  damp,  and 
is  consequently  weak  and  soft  in  certain 
places.  It  is  also  asserted  that  sometimes 
rope  is  made  of  inferior  hemp,  on  the  inside, 
covered  with  yarns  of  good  material — a 
fraud,  however,  which  may  be  detected  by 
dissecting  a  portion  of  the  rope.  It  is  also 
stated  that  other  inferior  ropes  are  made 
with  short  fibres  or  with  strands  of  unequal 
strength  or  unevenly  spun — the  rope  in  the 
first  case  appearing  wooly,  on  account  of  the 
number  of  ends  of  fibre  projecting,  and,  in 
the  latter  case,  the  irregularity  in  the  manu- 
facture is  easily  detected  by  any  competent 
judge  of  cordage.  While  these  strictures 
upon  the  manufacture  of  rope  may  in  a  mea- 
sure have  some  foundation,  in  fact  it  still 
remains  to  be  stated  that  of  all  the  various 
brands  of  manilla  rope  now  on  the  American 
market,  very  few  show  any  indications  of  ad- 
ulteration or  substitution  in  material.  Their 
relative  value,  however,  is  principally  depen- 
dent upon  the  original  strength  of  the  fibre 
and  its  method  of  manipulation. 
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TORONTO  AND  STRATFORD. 

Canada's  Greatest    Business    Schools, 

rnpTV  nni  I  ARQ  invested  in  a  first- 
rUn  I  T  UULLnMO  class  business  educa- 
cation  will  produce  highly  satisfactory  results. 

Others   have  found  it  a   paying  investment 
Why  don't  you  try  it  ? 
Write  for  catalogues. 

SHAW  &  ELLIOTT,  Principals. 

THE  OAKVILLE 

BASKET  CO., 

Manufacturers  of 
i,  2,  3  Bushel 


Grain 


AND 


Root 

Baskets 

TIE  OAKVILLE 

BASKET  CO. 


88.  SMOKELESS  POWDER 


Is  the  best;   it  does 

not  contain  any  nitro 
glycerine,  and  is  not 

affected  by  the  heat  or  cold.  It  is  made  by  the  Smokeless  Powder  Company,  Limited, 
Dashwood  House,  New  Broad  Street,  London,  E.  C.  Works,  "  Barwick  Herts."  It 
is  used  by  sportsmen  all  over  the  Dominion.     One  firm  in  New  York  have  purchased 

SttsffSH  JAMES  DARLING  &  CO. 


kept  at  Montreal. 


Send  for  Price  List. 


439  Board  of  Trade  Building 

MONTREAL,  Agents. 


PAr^IS  GREEfl  Takes  a  Tumble 

Buy  it  at   your   own   figures.        Combination    prices    broken. 
What  caused  it?  —  Read  below: 

A  BONANZA  FOR  hfalrrs      _ 

Church's  Potato  Bug  Finish 

READY  FOR  USE  DRY     i&BiSS,0 

Sticks  to  vines  and  finishes  the  whole  crop  of  Potato  Bu^s  with  one 

application.      Also   kills   Curculio   and   Tobacco    Worm.     The 

only  safe  way  to  use  a  strong  poison.     Cheap. 


NO  MORE  WATERY  POTATOES 

WORTH  ITS  COST  AS  A  FERTILIZER 

DOES  NOT  INJURE  THE  VINES 

WAIT  FOR  OUR  TRAVELERS,  WHO  WILL  TELL  YOU  ALL  ABOUT  IT 

Sole 
Manufacturers. 


Alabastine  Company,  Paris, 


HILL  &  FORBES,  327  ST.  JAMES  ST.,  MONTREAL:    Agents  for  the  Province  of  Quebec. 


A  HINT  ON  DRAWING. 

WHEN  you  begin  to  think  out  how  to 
do  a  job  is  the  time  to  begin  to  learn 
to  draw,  says  Sanitary  Plumber. 
Put  your  ideas  on  paper,  no  matter  whether 
you  can  draw  as  other  people  do  or  not.  Put 
down  the  marks,  and  let  them  mean  some- 
thing. If  you  have  a  new  job  to  do,  get  it  in 
shape  on  paper,  so  that  you  understand  it. 
If  you  put  down  a  square  for  a  door,  write 
"door,"  if  you  can't  remember  it  any  other 
way.  Let  your  pencil  and  your  paper  go 
along  with  you  constantly.  Wrapping  paper 
does  not  cost  much,  and  a  working  drawing 
can  be  made  on  it  just  as  well  as  on  the 
most  expensive  Whatman  or  French  Tor- 
chon. Many  mechanics  say,  "  I  can't 
draw  !  "  "I  never  could  draw  ! "  "I  could 
not  mike  a  picture  of  a  horse  so  anybody 
would  know  it."  The  answer  to  that  is,  it  is 
not  important  that  you  should  make  a  picture 
ofa  horse,  anditisnot  important  that  anybody 
should  know  that  you  intended  to  make  a 
horse.  The  first  thing  to  be  done  is  to 
make  a  diawing  which  you  can  understand 
yourself,  and  upon  which  you  can  put  down 
the  various  things  necessary  to  remember. 
If  you  understand  the  lines,  the  principal 
thing  is  accomplished.  It  will  not  take  long 
for  your  workmen  to  understand  them  as 
well.  There  is  one  caution,  however,  to  be 
made,  that  is,  don't  attempt  to  make  every- 


thing full  size ;  because  you  are  a  poor 
draughtsman  it  is  no  reason  that  you  should 
try  to  spread  the  stretch  of  a  range  boiler 
and  connections  all  over  the  side  of  the 
shop.  Draw  to  a  scale  when  you  can  ;  an 
inch  to  a  foot,  or  three  inches  to  a  foot,  are 
good  scales  for  the  workshop.  Work  with 
your  pencil.  Look  at  the  pictures  in  the 
trade  papers  and  see  how  the  thing  is  done. 
Most  of  the  illustrations  in  them  are  of  a 
simple,  practical  kind,  so  that  anybody 
with  a  straight  edge  and  a  lead  pencil 
could  copy  them  on  a  scale  of  three 
inches  to  the  foot.  There  are  a  great 
many  people,  however,  who  can  draw 
well,  and  this  quality  is  especially  valuable 
when  talking  about  a  job,  and  trying  to  get 
a  contract.  If  you  can  sit  down  and  quickly 
show  a  man  just  what  is  to  be  done,  and 
where  pipes  are  going,  connections  to  be 
made,  and  fixtures  to  be  placed,  he  will 
generally  begin  to  have  a  confidence  in  you 
that  will  be  valuable.  Again,  if  you  can 
draw  quickly  and  easily,  you  can  often  show 
a  workman  a  sketch  which  will  give  him  all 
the  instructions  he  needs.  He  will  know 
just  how  to  proceed  with  a  job  that  would 
otherwise  require  much  explanation.  The 
running  of  pipes,  the  arranging  of  heaters, 
the  location  ol  soil  pipes,  and  the  like,  can 
all  be  laid  out,  and  very  much  less  left  to  the 
judgment  of  the  workmen  on  the  ground 
than  is  usually  the  case.  The  sketch  also 
has  an  advantage.     It  does  not   forget.     It 


PICKET  WIRE 
FENCE  CO. 
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can  go  along  with  the  man,  a  paper  memory 
that  will  not  easily  make  a  mistake. 


BIGGEST   CARGO   CARRIED   SINCE 
NOAH'S  DAYS. 

The  New  York  Sun  of  recent  date  says  : 
"The  twin-screw  cargo  steamship  Cevic, 
of  the  White  Star  line,  biggest  freighter 
afloat,  sailed  on  her  maiden  voyage  to  Liv- 
erpool with  the  largest  cargo  ever  stowed  in 
a  single  vessel  since  Noah's  time.  Ex- 
clusive of  820  Western  steers,  the  cargo  con- 
sisted of  14,000  tons  of  merchandise,  includ- 
ing 'S0^2  bushels  of  corn,  9,030  bales  of 
cotton,  3,200  quarters  of  beef,  1,955  P'gs  of 
copper,  2,328  pigs  of  lead,  3,491  bags  of 
flour,  56  logs  of  mahogany,  511  bales  of  hay, 
3,338  boxes  of  cheese,  1,955  barrels  of  oil, 
1,999  barrels  of  green  hides,  639  barrels  of 
wax,  408  boxes  of  bacon.  The  value  of  the 
entire  cargo  is  computed  to  be  somewhat 
less  than  $500,000.  It  is  likely  that  the 
Cevic  will  make  the  trip  to  Liverpool  in 
nine  days.  She  is  520  feet  long,  60  feet  wide, 
and  38  feet  deep.  She  is  commanded  by 
Capt.  Robert  Nichol." 
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BUSINESS  CHANGES. 

DI FFICULTIES,  ASSIGNMENTS.COMPROMISES. 

JB.  O.  ARCHAMBAULT,  grain 
dealer,  Montreal,  has  assigned  at  the 
•  instance  of  O.  Laventure,  St.  Ours. 
Liabilities  unsecured,  about  $21,000.  Princi- 
pal creditors  :  A.  A.  Normandin,  $723  ;  E. 
Lacroix,  Mirable,  $1,073  ;  Sincennes  &  Mc- 
Naughton,  $681  ;  C.  Guertin,  $500  ;  Banque 
Ville  Marie,  $5,174;  A.  M.  Archambault,  St. 
Antonie,  $3,226 ;  Jacques  Cartier  Bank, 
$2,111. 

Miller  Bros.  &  Tom,  machinists,  Montreal, 
are  liquidating. 

George  Reading,  general  merchant,  Port 
Hope,  has  assigned. 

Charles  Smith  &  Co.,  machinists,  Toronto, 
have  assigned  to  E.  Still. 

J.  V.  Rae,  general  merchant,  Arrow 
River,  Man.,  has  assigned. 

R.  W.  Mowat  &  Co.,  hardware,  Trenton, 
have  assigned  to  W.  Hope. 

John  King  &  Co.,  foundrymen,  Paterboro', 
have  assigned  to  C.  W.  Sawers. 

Emma  C.  Campbell,  general  merchant, 
Apple  Hill,  Ont.,  has  assigned. 

H-  W.  Allen  (late),  general  merchant, 
Esspx,  is  offering  to  compromise. 

C.  G.&  G.  South  wick,  general  store,  Haw- 
tree,  have  assigned  to  J.  H.  Oswald. 

Charles  Nix,  harness,  Uxbndge,  is  offering 
to  compromise  at  50:.  on  the  dollar. 

John  Wallace,  general  storekeeper,  of 
Dundalk,  has  assigned  to  F.  H.  Lamb. 

John  Stevenson,  coal  and  wood  merchant, 
Peterboro',  has  called  a  meeting  of  his 
creditors. 

Amedee  Pellerine,  general  merchant, 
Maddtngton,  has  compromised  at  40  cents 
on  the  dollar. 

Brault,  Vital  &  Co.,  St.  Louis  de  Gonzi- 
que,  Que.,  is  offering  to  compromise  at  50c. 
on  the  dollar. 

Henry  Chapman,  Stayner,  hotel  keeper, 
has  assigned  to  W.  A.  Campbell,  with  liabili- 
ties of  $3,000  and  assets  of  $3,500. 

R.  Clegg,  general  storekeeper,  of  Claude, 
has  failed.  The  liabilities  are  in  the  neigh- 
borhood of  $1,700  and  assets  $1,500. 

J.  N.  Cote  and  Jos.  Julien  have  regis- 
tered a  partnership  in  Montreal  under  the 
style  of  Cote  &  Julien,  gas  and  steam  fitters. 

M.  McLeod,  general  merchant,  Baddeck, 
N.S.,  has  assigned.  So  has  J.  T.  Linkletter, 
in  the  same  line  of  business  at  Northam, 
P.E.I. 

Wm.  Burke,  general  storekeeper,  Walde- 
mar,  has  assigned  to  J.  W.  Lawrence,  of 
John  Macdonald  &  Co.  The  assets  and  lia- 
bilities are  placed  on  a  parity  at  $1,500. 

William  Euard  and  G.  M.  Macdonald, 
hardware  merchants,  Montreal,  have  as- 
signed with  liabilities  of  $60,000.  Among 
the  creditors  are  E.  &  C.  Gurney,  Toronto, 
$2,300;  Burrow,  Stewart  &  Milne,  Hamilton, 
$1,159. 

Gougeon  &  Michaud,  of  Lichine,  general 
merchants,  have  assigned  at  the  demand  of 


E.  B.  Greenshields.  The  principal  creditors 
are  S.  Greenshields,  Son  &  Co.,  $970;  Alfred 
Eaves,  $544;  Gault  Bros.  &  Co.,  $480  ;  On- 
tario Bank,  $316  ;  Liddell,  L'Esperance  & 
Cie,  $444.    The  total  liabilities  are  $4,000. 

George  A.  McLaurin,  general  merchant 
and  fur  trader,  of  Savanne,  Thunder  Bay 
district,  has  made  an  assignment  to  John 
Ferguson,  Toronto.  The  liabilities  amount 
to  $14,816  and  the  assets  to  $14,621.  A 
meeting  of  creditors  will  be  held  at  the 
assignee's  office  on  the  20th  of  March,  at 
three  o'clock. 

A  meeting  of  the  creditors  of  D.  McKellar 
&  Son,  general  merchants,  Belmont,  was 
held  in  the  office  of  Macdougall  &  Robert- 
son, St.  Thomas.  The  assignee,  W.  H. 
Odell,  was  confirmed  and  instructed  to  wind 
up  the  estate.  S.  Curtis  and  O.  Dier  were 
appointed  inspectors.  The  assets  are  about 
$800,  the  book-debts  $115,  and  the  liabilities 
about  $3,800. 

The  Ontario  Coal  Company  is  again  finan- 
cially embarrassed,  and  the  sheriff  is  in  pos- 
session. When  the  company  failed  about  a 
year  ago  for  upwards  of  $900,000  a  compro- 
mise was  effected  at  45  cents  on  the  dollar, 
but  the  trustees  who  have  been  carrying  on 
the  business  find  that  this  amount  cannot  be 
paid.  It  is  said  that  the  estate  will  not  pay 
more  than  10  or  15  cents  on  the  dollar. 

Ignace  C.  St.  Armour,  hardware  mer- 
chant, Montreal,  has  assigned  at  the  de- 
mand of  Mongenais,  Boivin  &  Co.  The 
principal  creditors  are  McArthur,  Corneille 
&  Co.,  $226;  Civerhill  &  Learmont,  $431; 
J.  A.  Bulmer  &  Co.,  $357  ;  James  Robertson 
&  Co.,  $476  ;  Thibaudeau  &  Bourdon,  $258  ; 
Thomas  Davidson  &  Co.,  $318  ;  William 
McNally  &  Co.,  $375  ;  H.  R.  Ives  &  Co., 
$236 ;  Canada  Paint  Co.,  $476  ;  Banque 
Jacques  Cartier,  $1,100;  Charles  Bethel, 
$1,200 ;  A.  C.  St.  Armour,  $1,100.  The 
total  liabilities  are  close  to  $8,000. 
PARTNERSHIPS  FORMED  AND  DISSOLVED. 

E.  McKee  &  Son,  blacksmiths,  Coaticook, 
Que.,  have  dissolved. 

Mills  Bros.  &  Huestis,  general  merchants, 
Sussex,  N.B.,  have  dissolved. 

Cusson  &  Vinette,  blacksmiths,  is  the 
name  of  a  new  firm  formed  in  Montreal. 

J.  E.  Price  and  Samuel  Allison  have  reg- 
istered a  partnership  in    Norton,   N.B.,  to 
carry    on    business    as   general  merchants 
under  the  style  of  Price  &  Allison. 
SALES  MADE  AND  PENDING. 

The  business  of  J.  Gibson,  blacksmith, 
Wheatley,  is  advertised  for  sale. 

The  general  stock  of  John  Wallace,  Dun- 
dalk, is  to  be  sold  by  auction  March  20. 

The  stock  of  the  late  Frank  Squibb, 
plumber,  Hamilton,  has  been  sold  to  Fair- 
ley  &  Stewart  at  26  cents  on  the  dollar. 

J.  W.  Jones,  Monday,  sold  the  general 
stock  of  H.  W.  Moorehouse,  Port  Alma, 
valued  at  $3,861.87,  to  Edmund  Yellai,  at 
56  cents  on  the  dollar,  and  at  the  same  time, 
the   stock  of  Charles    Martini,  of  Rodney, 


hardware,  stoves,  etc.,   valued  at   $1,09303, 
to  G.  A.    Hugill  at  88  cents  on  the  dollar. 
The  latter   is  the  best   bid  ever  realized  by 
Mr.  Jones. — Advertiser,  London. 
CHANGES. 

A.  Belanger,  blacksmith,  Rigaud,  Que., 
has  sold  out. 

J.  A.  Beattie,  general  merchant,  Hespeler, 
is  giving  up  business. 

Eli  Blueman,  general  merchant,  Hawke- 
stone,  has  been  succeeded  by  T.  H.  Baker. 

Kmgau  &  Co.,  hardware  merchants,  Peter- 
boro', have  been  succeeded  by  Kingau  & 
Allen. 

FIRES. 
Clark  &   Paul,   tinsmiths,    Milford,   have 
been  partially  burned  out. 
DEATHS. 
George  F.   Smith,  ship  broker,  St.  John, 
N.B.,  is  dead. 


TONGUE  FRUIT. 

BY   OLDSTAGER. 

WHAT  kind  of  tongue  fruit  are  you 
bearing,  young  man— you  behind 
the  counter  ?  What  impression  are 
you  implanting  in  the  breasts  of  the  custom- 
ers who  come  to  buy  from  you  ?  Are  you 
leaving,  by  your  chaste  conversation,  a  con- 
viction in  their  hearts  that  you  are  a 
straightforward  and  honorable  young  man  ? 
One  upon  whom  they  can  rely ;  one  who 
would  not  stoop  to  take  an  advantage  of 
them,  but  whose  word  is  true,  and  in  whom 
they  can  have  implicit  faith  ?  Do  you,  by 
your  every  word  and  act,  show  your  fellow- 
clerks  that  there  is  only  one  way  to  succeed, 
and  that  is  the  way  of  manliness  and  hon- 
esty ?  If  you  do,  you  are  of  more  value  than 
gold  to  the  man  who  employs  you,  and  you 
will  bear  fruit  which  will  live,  not  only  in 
this  world,  but  in  that  which  is  to  come. 
Such  a  man  may  have  to  work  for  a  man 
who,  as  the  saying  goes,  has  no  use  for  him, 
but  the  fault  is  in  the  employer,  not  in  the 
man.  There  is  something  in  the  employer 
that  is  evil ;  but  even  in  such  a  place,  such  a 
man  will  bear  good  fruit.  The  customers 
will  trust  him  when  they  would  not  the  em- 
ployer. I  know  men  in  the  city  of  Toronto 
to-day  who  were  let  go,  not  because  there 
was  any  fault  in  them,  but  because  every 
look  of  their  honest  face  cut  the  unscrupu- 
lous employer  deeper  than  a  knife.  Even  if 
he  lets  you  go,  he  will  never  forget  that 
there  is  such  a  thing  as  an  honest  man. 
Therefore,  bear  good  Tongue  Fruit,  young 
man. 

Show  Cases,    Amberg-  Letter  Files, 

Cashier  Cash  Registers,  Mantels, 

Pulpits,  Church  Chairs,  Lodge 

Furniture  and  Library  Furniture, 

Large  stock  must  be  closed  out  at 

Manufacturers'  Cost. 

Giving    up    Manufacturing    these    lines. 


GEO.  F.  BOSTWICK 

24  West  Front  St.,  TOKONTO,  ONT. 
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H.   BOKER'S 

FENCINC    PLYERS 


..  ARE  THE 


Best  and  Cheapest  in  the  Market 

LOOK    FOR    THE 


TRADE 


MARK  . 


SOLDER. 


Half-and-Half  Solder. 
Plumber's  Solder. 

Refined  Metal  Solder. 
Triangular  Solder. 


We  guarantee  all  OUR   GOODS!     If  found 
unsatisfactory  can  be  returned  at  our  expense. 


Toronto  Smelting  .^Refining  Works 

92  and  94  Queen  St.  E.,  TORONTO. 

VARNISHES 


Acknowledged 

Al 


TRADE    MARK 


Unicorn 
Brand 


Don't  be  deceived.     We  guarantee 
them  against  all. 

Manufactured  by 

A.  RAMSAY  &  SON,  MONTREAL 

ESTABLISHED  1842. 


Canada  Iron  Furnace  Co.,  Ltd, 

Manufacturers  of 

CHARCOAL   PIG   IRON 

MONTREAL. 

BRAND  "(J.  |.  F."  THE  MS 

PLANTS  AT 

Radnor  Forges,  Que.      Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


The  Cradle  Churn 


CRPDLE  CHURN 


The  Easiest  to  Clean  and  Operate 
and  Guaranteed  in  every  Particular 


Send  for  Descriptive  Circular  and  Testimonials. 


Chas.  Boeckh  &  Sons 


t  Wholesale  Agents. 


Toronto, 


Bieyeles 

To  the  Trade  at  prices  that  yon  can  make 
something  ont  of  them. 


We  are  Direct  Importers  and 
Sole  Agents  of  the  famous 


laleigti  and  Quenton 

BICYCLES 

And  can  furnish  the  trade  at  right  prices.     Get  our  Catalogue  free. 


THE  BOWMAN  HARDWARE  and  SPORTING  GOODS  GO. 

LIMITED. 

HAMILTON,        -        ONT. 


GEO,  E.  DRUMMOND, 

Managing  Director  and  Treasurer 


BLACK 
DIAMOND 


FILE 
WORKS, 


21   Richmond  St.,  Philadelphia,  Pa. 

Gr.  &c  n.  :b^:r:n~:ett, 

MANUFACTURERS  OF 

Mill  Sawf iles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  _  Lightning  Sawfiles. 

EVERY  OTHER    DESCRIPTION  OF  SAW   FILES. 
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GEO.  A.  COWAN,  Montreal  Agent,  204  St.  James  St. 


Fuel  is  a  Large  Item  in  Your  Expense  Account 

CUT  IT  DOWN  ONE-THIRD 

By  eoverirg  your  Steam  Pipes  and  Boilers  with  SECTIONAL  MINERAL 
WOOL  COVERING,  preventing  condensation  and  loss  of  steam. 

Others  have  done  it,  why  not  you  ?    Full  line  ASBESTOS  GOODS 
on  hand 

Ganadian  Mineral  Wool  Co.,  Ltd., 

Ill  BAY  STREET,  TORONTO. 
GEO.  R.  THOMPSON  &  CO.,  Manitoba  Agents,  Winnipeg. 


Sand  Screen  Cloth- 


Sand  Screens 
Masons'  Hand 


For   Stonemasons, 
Bricklayers. 

and  Plasterers. 


Screens  i  % 


Write  for  Catalogue  and  Price  List. 

THE  B.  GREENING  WIRE  GO.,  LTD. 

Hamilton,  Canada. 


ACTUAL  VS.  APPARENT  ECONOMY. 

WHETHER  a  certain  purchase  for  or 
improvement  in  the  manufactory 
will  prove  to  be  economical  in  its 
results  is  often  very  difficult  to  determine, 
says  Iron  Age.  Even  judgment  based  upon 
continued  use  may  not  always  be  accurate, 
and  the  known  saving  at  the  spigot  may  be 
more  than  counterbalanced  by  the  unknown 
waste  at  the  bungbole. 

The  well  informed  superintendent  or  en- 
gineer is  often  saved  from  disastrous  finan- 
cial results  solely  by  his  knowledge  of  the 
experience  ot  others  with  schemes  or  ma- 
chines that  upon  the  face  bore  every  evidence 
of  assured  actual  economy,  but  in  practice 
proved  exactly  the  opposite.  So,  too,  in 
buying  such  articles  of  constant  use  as  oil, 
belts,  coal,  waste  and  the  like  ;  only  extended 
experience  or  careful  investigation  will  lead 
to  avoiding  the  purchase  of  material  because 
it  is  cheap,  and  not  because  of  its  known 
efficiency  or  wearing  qualities. 

Just  how  long  it  shall  take  a  machine  to 
pay  for  itself  in  the  saving  that  results  from 
its  use  in  order  to  prove  an  economical  in- 
vestment is,  of  course,  open  to  discussion  ; 
but  it  is  certain  that  many  special  machines 
did  not  come  up  to  the  guarantee  of  dis- 
placing a  stated  number  of  lathes  or  planers, 
because  of  lack  of  work  for  it  to  do  and 
the  consequent  loss  on  the  interest  account 
while  it  remained  idle. 

Changing  the  form  of  a  pattern  in  order 
to  save  metal  in  the  casting  frequently 
appears  like  an  excellent  economical  move, 
but  when  the  proportionate  cost  of  a  new 
pattern  per  casting  made,  perhaps  accom- 
panied by  an  increase  in  the  labor  of  mold- 
ing, is  fully  considered,  the  balance  is  fre- 
quently found  to  fall  upon  the  wrong  side. 
Speeding  up  an  engine  in  order  to  obtain  a 


large  output  for  the  given  investment  is  all 
right  until  the  point  is  passed  above  which  the 
speed  tends  much  more  rapidly  to  destroy 
the  engine,  and  thereby  reduce  its  "  horse- 
power hours  "  capacity  for  running. 

Low  priced  pattern  lumber  looks  cheap 
upon  the  bill,  and  its  dearness  is  not  to  be 
discerned  in  the  lump  sum  cost  of  the  pat- 
terns, but  nevertheless  the  extra  time  spent 
in  trying  to  get  our  good  pieces  together 
with  the  resulting  waste  will  almost  always 
prove  the  highest  priced  lumber  to  be  the 
cheapest. 

Apparent  economy  is  most  likely  to  appeal 
to  the  business  man,  while  the  actual  econ- 
omy is  only  discerned  by  the  engineer  or 
superintendent,  who  is  brought  into  intimate 
relations  with  methods  and  results.  It  there- 
fore becomes  the  mechanical  man  to  be 
diplomatic,  if  he  wishes  to  secure  certain 
improvements  and  has  to  deal  with  a  man 
who  looks  only  at  the  dollars  and  the  im- 
mediate results. 

The  engineer  may  determine  in  his  own 
mind  upon  the  desirability  and  the  assured 
economy  that  will  result  if  certain  expendi- 
tures are  made.  But  in  many  cases  it  will 
be  well  for  him  to  present  only  a  portion  of 
his  scheme  at  once.  He  may  plan  out  an 
entire  remodeling  of  the  establishment  ;  but 
if  he  has  to  deal  with  men  who  cannot  see 
the  assured  results  of  the  improvements,  it 
behooves  him  to  change  a  little  at  a  time,  to 
show  clearly  the  actual  economy  resulting 
and  thereby  beget  confidence  in  his  sagacity 
and  ability. 

A  short  time  since  it  was  reported  in  a 
mechanical  journal  that  a  certain  machine 
manufactory  had,  through  the  employment  of 
an  expensive  but  thoroughly  experienced 
man,  by  the  simplification  and  standardizing 
ot  designs,  and  by  making  an  extensive  line 
of  jigs  and  templates,  reduced  by  one-half 
the  cost   of  manufacture   of  the   given  ma- 


chines. Whether  this  was  actual  or  appar- 
ent saving  did  not  appear  ;  but  the  com- 
parison between  old  and  new  methods  could 
not  be  fairly  drawn  without  making  due  al- 
lowance for  the  increased  salary  list  and  the 
interest  on  and  depreciation  of  the  special 
tools 

"LITTLE   GIANT"  TACK  PULLER. 

ANEW  style  of  tack  puller  is  being 
introduced  to  the  trade  by  M.  &  L. 
Samuel,  Benjamin  &  Co.  It  is  aptly 
termed  the  "  Little  Giant."  There  are  two 
styles  of  them,  as  our  illustration  shows,  the 


one  being  hammer  and  "puller"  combined, 
while  the  other  is  a  "puller"  only.  The 
"  Little  Giant"  is  highly  recommended,  and 
js  cheap  in  price.  With  these  two  charac- 
eristics  it  should  sell  well. 
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CHINA    STEEL    WARE 

The  finest  decorated  Enamelled  Ware  made. 

Supplied   in   various   designs   for 

table  and  toilet  sets. 


PURITANA  IMPROVED  ENAMELLED  WARE 

Made  in  White,  Grey  Granite,  Cologne  Granite,  and  all  colors,  also  in  decorated 
Supplied    in   every   article   selling   in    Enamelled  goods. 

Imported  t  rough  the  General  Agents  for  Canada: 

PAINCHAUD,  SQUIRE  &  CO., 

Antwerp  (Belgium),  and   Montreal. 


The  Toronto  Lead  &  Color  Co.'s 

SPECIALTIES    ARE  .... 

"Star"  Pure  White  Lead 

Bearing  Association  Label. 

Pure  Prepared  Paints 

Celebrated  Now  for  Ten  Years. 

Garriage  Gloss  Varnish  Paints 


These  Lines  are  in  the  hands  of  the  Best  Hardware  Dealers  in  Canada. 


Montreal,    Feb.   6th,    1894. 

To  the  Stove  and  Heater  Trade  : 

We  are  about  moving  our  works  to  the  most 
modern  plant  in  Canada,  at  St.  Henry,  near 
Montreal.  Our  New  Catalogue  will  be  ready 
early  in  March,  when  our  travelers  will  be  on  the 
road  with  a  full  line  of  Stoves,  Hot  Water  Heat- 
ers, Soil  Pipes  and  Fittings,  and  other  lines  that 
we  make.  Kindly  wait  their  arrival,  as  we  have 
the  very  lowest  prices  and  best  goods. 

Yours  respectfully, 

The  Wm.  Clendinneng  &  Son  Co.,  Limited, 

Stove  Manufacturers  and  Founders, 

Montreal    and   St.    Henry,   Que. 


24 


HARDWARE 


SOME  ARTISTIC  TROPHIES. 

HEREWITH  we  present  to  our  readers 
some  specimens  of  Canadian  silver- 
smithing,  which  evidence  very  plainly 
the  rapid  strides  which  are  being  made  in 
this    branch    of  Canadian    manufacturing. 


little  time  past.  In  former  years  most  of 
the  sterlingsilvertrophiesand  artistic  hollow- 
ware  used  in  this  country  had  to  be  imported 
from  Europe  or  the  United  States,  but  of 
late  several  of  our  most  enterprising  firms 
have  gone  into  its  manufacture,  until  to-day, 


held  at  Rideau  Hall  Grounds,  Ottawa,  in 
October  last,  in  open  steeplechase. 

The  Curling  Trophy,  illustrated  herewith, 
in  something  quite  new  in  this  line,  and  is 
"handsome  as  well  as  original.  It  is  also 
made  for  regular  sale  in  electro-plate,  and 
can  be  finished  up  in  different  styles,  to 
suit  the  ideas  of  the  purchasers. 

The  company  have  already  made  two  of 
the  latter,  one  of  which  was  presented  to 
the  local  club  by  James  McKendry,  mayor 
of  Peterboro'.  The  other  was  presented  by 
the  Port  Arthur  hotel  keeper?,  for  compe- 
tition amongst  the  members  of  the  Port 
Arthur  Curling  Club. 

The  Football  Cup  was  presented  by  the 
Ontario  Rugby  Football  Union,  Intermediate 
Series,  for  annual  competition,  and  was  won 
last  fall  by  Osgoode  Hall  second  team.  This 
is  a  Challenge  Cup,  and  can  only  be  held 
from  year  to  year  by  the  winners. 


THE    "RIDEAU  '   CUP. 


They  are  the  product  of  the  Toronto  Silver 
Plating  Co.'s  factory,  and  are  made  of  sterl- 
ing silver,  a  branch  of  the  business  that  this 
company  have  been  trying  to  push  for  some 


one  can  have  almost  any  article  made  just 
as  well  and  cheaply  at  home  as  abroad,  thus 
saving   the   duty   on   the   imported   article. 


It  is  announced  that  the  binder  twine  in- 
dustry at  the  penitentiary,  Kingston,  will  be 
under  separate  control,  the  responsibility  of 
the  industry  being  vested  in  a  manager, 
whose  selection,  however,  has  not  yet  been 
made.  The  discipline  of  the  establishment, 
as  well  as  throughout  the  prison,  will  remain 
with  "Warden  Lavell,  but  the  detailed  work 
will  not  be  added  to  his  already  crowded 
duties. 

In  a  racent  meeting  of  the  New  West- 
minster Board  of  Trade  the  following  were 
duly  elected  the  office  bearers  for  this  year  : 
President,  Mr.  John  Wilson  ;  Vice-Presi- 
dent, Mr.  T.  J.  Trapp ;  Secretary-Treasurer, 
Mr.  D.  Robson  ;  Councillors,  Messrs.  D.  S. 
Curtis  ;  G.  G.  Major,  Mayor  Hoy,  A.  J. 
McColl,  D.  J.  Munn,  G.  D.  Brymner,  J.  W. 


THE  CURLING  TROPHY. 


THE  RUGBY  CUP. 


This  fact  should  be  borne  in  mind  by  those 
in  the  trade  having  special  orders  for 
sterling  silver  articles. 

The    "  Rideau  "  cup,    illustrated  in   this 
article,  was  competed  for  at  the  annual  meet, 


Creighton  and  W.  A.  Duncan  ;  Board  of 
Arbitrators,  the  above  Council  and  Messrs. 
J.  G.  Scott,  W.  H.  Keary,  C.  E.  Woods 
and  James  Johnston.  A.  J.  McCall  and 
W.  H.  Ker  were  elected  members. 


HARDWARE. 
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HALF  PRICE 

*TpHE  original  selling  price  of  "  Ideas  for  Hard- 
ware Merchants'  was  $1.00;  the  price  now 
is  50  Cents,  and  only  handled  by  ourselves. 
We  bought  out  the  publishers  at  a  bargain,  hence 
the  exceedingly  low  price. 

"  There  is  a  tide  in  the  affairs  of  men 
Which  taken  at  the  flood  leads  on  to  fortune  ; 
Omitted,  all  the  voyage  of  their  life 
Is  bound  in  shallows  and  in  miseries." 

This  is  the  opportunity  of  your  life.  Will 
you  grasp  fortune  as  she  rapidly  glides  past  you 
and  within  reach  ?  We  have  only  a  limited  num- 
ber of  copies  and  they  are  rapidly  going.  Mailed 
on  receipt  of  price,  postage  prepaid. 


The  J.  B.  McLean  Publishing  Co. 

10  Front  Street  East,    Toronto,   Ont. 


26 


HARDWARE, 


TELEPHONE   1780. 


J.  H.  FARR  &  CO.  "-ffliOF  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,  Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 

8  to   16    MORSE    STREET,        -         -        TORONTO        ONT. 


For  Iron  Fencing, 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of  Hot   Pressed 
Nuts,  Square  and  Hexagon 


THOS.  FIRTH  &  SONS,  Ld. 

Best  Crucible  Cast  Steel, 

STEEL,  PEECH&TOZER,Ld. 

Bessemer  Steel, 

Open  Hearth    Steel. 


Agents, 

James  Hutton  &  Co. 


MONTREAL. 


CURRENT    MARKET    QUOTATIONS 


METALS. 


Tin. 

Uamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  20,    21 
Straits "     ....  20.    21 

Tin  Plates—  Charcoal  Plates,  Bright. 

MLS,  equal  to  Bradley  Per  box 

I.C.,  usual  sizes $5  50  $5  75 

I.X.,           " 6  75    7  00 

I.X.X.,       "           8  00    8  25 

Raven  &  P.D.  Grades— 

1. 0.,  usual  sizes 4  00    4  25 

XX             "            5  00    5  25 

I.X.X.,        "            6  00    6  25 

I.XXX.,     "             7  00    7  25 

D.C.,12ixl7        3  75    4  00 

DX 4  75    5  00 

D.X.X.        "            5  75    6  00 

Note. -Other  brands  might  be  shaded 

by  25c.  per  box. 

Coke  Plates— Bright 

Bessemer  Steel— 

I.C.,  usual  sizes   3  35    3  50 

I.O.,  special  sizes 3  60    3  75 

Charcoal  Plates— Terne. 

Dean  or  J.G.  Grade— 

I  C.  20  x  28, 112  sheets 7  25 

I.X.  Terne  Tin 9  25    9  50 

Old  process  I.C 13  00 

"  »      I.X 16  0C 

Charcoal  Tin  Boiler  Plates. 

Cooklev  Grade—  Per  lb. 

X.X.",  14x56,  50  sheet  bxs  ) 

14x60,  "  >  61c,    7c 

14x65,  ) 

Tinned  Plates 

72x30  up  to  24  gauge 6$    6J 

26        "     6J    7 

28        "     7J    7i 

Iron  and  Steel. 

Base  Price 

Common  Bar,  per  100  lb    ..  SI  85  190 

Refined      "  "  ..     2  35  2  65 

BorseShoe  "  "  ..    2  60  2  75 

Band  "  "  ..    2  50  2  60 

Hoop  "  '  2  60 

Swedish         "  "  ..     4  00  4  25 

Sleigh  Shoe  Steel 2  50 

TireSteel    3  00  3  25 

Machinery 2  75  3  00 

Cast  Steel,  per  lb   0  10  0  14 

Russian  Sheet        "       0  10J  0  11 

Tank  Platesl-5  and  thicker    2  00  2  25 

Buler  Rivets 4  50  5  00 

Boiler  Tubes. 

8-inoh    101c 

-inch  13J 

Steel  Boiler  Plate. 

\  inch  $2  45 

\£,    "       2  35 

%      "     nd  thicker 2  25 


Sheet  Iron, 


1  to  20  gauge 

22  to  24      " 

26 

28  " 


21.24 

24,  2| 
2J,  3 


Canada  Plates. 


Alldull 2  65 

1  polished 2  75 

All  Bright  2  90 

Iron  Pipe. 

Wrought  62J  and  5p.c.  to  65  p.c. 

Galvanized,  40  to  45  per  cent. 

Cast,  soil,  2,  3,  4  and  5  in.,  50  and  lOp.c. 

Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 5,    5$ 

26gauge,  "       5$,  5* 

28     "  "       5f,  of 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5,5$ 

26  gauge,  "         5$,  5J 

28      "  "         51,5} 

Note — Cheaper  grades  about    $  cen 

per  lb  less. 

Chain. 


Trace 


,  6    6 
.  4| 
..  ii 
..  41 

..  3| 


2  4-5 
60  5 
65    2 

13    0 

15  . 
20    1 


3-5 

*§ 

4 

H 

3 

n 

90 
70 

50 
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Proof  Coil,  3-16  inch,  per  ib . . . 

5-16  "  "      .'.'..' 

%      "  "      ... 

7-16"  "      .... 

■/,      "  "      .... 

%       "  "      .... 

%       "  "       ... 

per  doz.  pairs    $3 

German  coil,  per  100  ft    1 

Jack  chain,  iron,  single,  per 

doz  yards 0 

Jack  chain,  double,  per  doz 

yards 0 

Jack  chain,  brass,  single,  per 
doz  yards 0 

Copper — Ingot. 


English  B.  S  ton  lots  0  112  0  12 

Lake  Superior  0  12f  0  13 

Bolt  or  Bar. 

Cut  lengths,  round,  1  to  3  in.  $0  22  $0  25 
"  round  &  square 

1  to  2  in 0  20    0  23 

Vote— Complete,  lengths  abou    <ifteen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60  $0  15    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  16    0  17 

Note— Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
3  cents  per  pound. 
Planished  and  tinned,   14x 

48andl4x60  0  26    0  27 

Braziers.  (In  sheets.) 
4x6ft,  25to301bea,  perlb..  0  18    0  19 
35  to  45      "         "       ..  0  16    0  17 

"       50  lb  and  above  per  lb  0  15    0  151 
Boiler  dt  T.  K.  Pitts. 

Plain  Tinned   perlb 0  21 

Spun  "         o  25 


Wire. 
Pure,  in  coils— 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  20  0  21 

"  "        27  to  30      "      ..  0  23  0  25 

"  "       30  and  up 0  26  0  28 

Sheets,  hard-rolled  2x4  ft. . .  0  21  0  23 

Zinc  Spelte  . 

Foreign,  per  lb 0  04f  0  05 

Domestic    "      0  04§  0  042 

Zinc  Sheet. 

5  cwt  casks 0  05$  0  05| 

Part  casks 0  051  0  05} 

Lead. 

Imported  Pig.  per  lb 0  2J    0  03 

Domestic  "      0  022 

Bar,  1  pound 0  04? 

Sheets,  21  lbs,  sq.  ft,  by  roll  0  041  0  04J 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  04$  0  04J 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note — Cut  lengths,  net  price  ton  lots 
25  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  71c. 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  14    C  15 

Standard  0  13    0  14 

Wire 0  17    0  19 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's.perlb  $0  111  °  12 

Other  makes  "    0  10$  0  11 

White  Lead. 

Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  cwt 5  00 

No.  1  Do "  4  75 

No.  2  Do "  4  50 

No.  3  Do "  4  25 

Prepared  Paints. 
(In  $,  1  and  1  gallon  tins.) 

Pure,    per  gallon $105 

2nd  qualities    "      0  90 

Barn  (in  bbls)  0  80     0  90 

Colors  in  Oil. 

(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre   0  06 

French      "        0  05 

Marine  Black   0  09 

"         Green   0  09 

Chrome    "        0  08 

French  Imperial  Green 0  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwtl  35  1  40 
"      (J.F.L.S.)"        "  2  75 

"  Royal  "  "  1  10  1  15 
Venetian  Red,  (best)  "  "  1  30  l  90 
English  Oxides  per  cwt  3  00  3  25 
American  "  )  ..  .,  .  „-  ,  qn 
Canadian    "J  1  25  l  90 


Paris  Green,  perlb  0  131    0  15 

Burnt  Sienna,  pure,  per  lb 0  08J 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  Black  "      0  09 

Chrome  Yellows  "      0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greens  "      o  12 

Golden  Ochre  o  03) 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  69 

Extra        '  "        o  90 

Brown  Japan  "        0  65 

Brown  Japan,  Turpentine  p.  gal.  0  85 

No.  1  Carriage  "         l  30 

Gold  Size  Japan  "    100  120 

Pure  Orange  Shellac "      1  95  2  05 

Hard  Oil  Finish         i  30 

Oil  Shellac  140 

White  Shellac 2  25 

Linseed  Oil  (in  bbls) 

Raw,    per  gal  0  60    0  62 

Boiled        "       0  63    0  65 

Turpentine  (in  bbls) 
Selected  Packages,  per  gal    0  50     0  52 

Castor  Oil. 

Best,  perlb 0  07J    0  08 

Cod  Oil. 

Cod  Oil,  per  gal 0  50    0  51 

Glue  (in  bbls) 

Common,  broken   0  10    0  11 

French  medal  0  11    0  13 

Cabinet - 0  13    0  15 

White,  extra 0  16    0  18 

Gelatine 0  20    0  30 

Strip 0  16    0  17 

Coopers 0  17    0  19 

Liquid  Glue— F.  LePage's,  dis.  20  to 
25  per  ct.  off  list;  Munn's,  dis.  25  to  30 
per  oent.  off  list. 


HARDWARE. 

Ammunition — Cartridges. 

Rim  Fire  Pistol,  dis. 40  to  45  p.c.  Amer 
Rim  Fire  Cartridges,  Dom.  50  and  5. 
Rim  Fire,  Military,  net  list,  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  p.c. 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.     B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded   Shot   Shells,     "  Trap "    and 

"  Dominion  '  'grade,  10  p.c 
Shot. 
Canadian,  common,  15  per  cent. 

Wads. — Baldwin's. 

per  lb 
Best  thick  white  felt  wadding, 

in  lib.  bags 1  00 

Best  thick  brown  or  grey  felt 

wads,  in  1  lb.  bags  0  70 

Best  thick  white  card  wads,  in 

boxes   of   500    each,    12   and 

smaller   gauges 0  99 

Best  thick  white  card  wads,  in 

boxes  of  500  each,  10  gauge 0  35 

Best  thick  white  card  wads,  in 

boxes  of  500  boxes,  8  gauge 0  55 
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Thin  card  wads  in  boxes  of  1000 
each,  12  and  smaller  gauges...    0  20 

Thin  card  wads  in  boxes  of  1000 
each,  10  gauge 0  25 

Thin  card  wads  in  boxes  of  1000 
each,  8  gauge 0  45 

Chemically  prepared  black  edge 
grey  cloth  wads,  in   boxes  of  p.  M 
250  each- 
Hand  smaller  gauge 0  65 

9  and  10  gauge 0  75 

7  and  8  gauge 0  HO 

5  and  6  gauge 1  10 

Superior    chemioally   prepared 
pink    edge,    best  white  cloth 
wads,  in  boxes  of  250  each— 
11  and  smaller  gauge 1  15 

9  and  10  gauges 1  4° 

7and8gauges 1  65 

5  and  6  gauges 3  90 

Anvils 

Per  lb 0  10    0  12$ 

Anvil  and  Vice  combined 

each 4  50 

Augers. 
Gilniour's,  discount  50  per  cent 
Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole, Vaughan's,  each    1  35    1  60 
Excelsior,  Jennings',   discount  50  pel 

cent. 

Awls. 

Sewing  per  gross C  65    1  59 

Pegging,  "  ...     0  65    1  25 

Brad,  ....     0  85    1  60 

"  handled  "        ...      3  60    7  3C 

Saddlers'  "         ....     0  45    1  60 

Awl  Hafts. 

Patent  Peg,  per  gross I  7  25    8  00 

"    Sewing,         "  I 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz....    2  80    8  30 

Axes. 

Per  box   6  00  12  00 

Axle  Grease. 

Per  gross  6  50  14  00 

Bath  Tubs. 
Zinc  discount  25  to  25  and  10  p.  c. 
Copper,  discount,   40  to  40  and  10  pc. 

off  Revised  list. 
Steel  Clad  20  p.o.  dis. 

Bells—  Hani, 
Brass,   60    to  66§. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 
Cow. 
American  make,  discount,  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 

Farm. 
American, eacn 2  00    5  00 

House, 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz  , 3  35    4  75 

Moulders'    "      7  50  10  00 

Blacksmiths'   discount  35,40  percent 

Belting. 

Agricultural,  50  per  cent. 
No.  1,  leather,  dis.  40  &  5  per  cent. 
Best,  ditto,  30  to  33$  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits — Auger. 
Gilmour's  dis  60  per  cent. 
Excelsior,  discount  60  percent. 
Rockf  ord  Common,  65  to  65  and  5  p.c. 

"       Perfection,  50  and  10  per  c. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis 

Car. 
Gilmour's,  47J  to  50  percent 
Expansive 

Clark's,  15  per  cent. 
Excelsior,  10  percent. 


OimUt 

Clark's,  per  doz 0  65     0  90 

Diamond,  Shell  "       100    150 

Nail  and  Spike,  per  gross    2  25    5  20 
Blacking,  (Catchpole's). 

No.  1,  Egyptian  Blacking 9  00 

"2,  *'  "  4  50 

Blind  Rollers. 

Annex    per  doz.     1  25    1  75 

Mascot    "  1  35    1  85 

Erminie  "  1  12    1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  70. 
Tire,  dis   60  to  60  and  10  per  cent 
Stove,  dis.,  tO  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  70  to  70  and  10  per  cent 

Boring  Machines. 

Complete,  with  Augers,  ea.    5  00    7  5C 

Braces. 

Barber's   6  00    7  To 

Barber's  Ratchet 10  00  11  00 

Farmers' 2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 
Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n  ....    0  85    3  20 

Broilers. 
Light,  dis.  65  to  67$  per  cent. 
Reversible,  dis.,  65  to  67$  per  cent. 
Vegetable,  per  doz.,  dis.  37$  per  cent 

Henis,  No.  8        "      6  00 

"    No.  9        "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz    500    4    23 

Butts — Brass. 
Wrought  BraBs  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  And  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  65  &  10  to  70  pc, 
Loose  Pins,  "    65  &  10  to  70  p.c. 
Berlin  Bronzed,  dis.  70,  70  and  5  per 
cent. 

Gen  Bronzed, perpair  0  40    0  65 

Can  Openers. 

Acme,  per  gross   9  00    10  00 

Sardin    Scissors,  per  doz.    3  75      4  50 
Card. 

Horse,  per  doz 0  60    100 

Carpet  Stretchers. 

American,  per  doz 100    150 

Bullards  "      6  50     

Carpet  Sweepers. 

Bissell,  per  doz 22  50 

World  '  ....  21  75 

Daisy,  "         24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "       ....30  00    33  00 
Cartridges — See  Ammunition . 
Castors. 
Bed,  new   list,  dis.  50pc.  )  to  50  and  5 
Plate  dis.50pc,  )     per  cent. 

Cattle  Leaders. 

No  31  and  32, per  gross  ....    8  50  1125 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  1  10 

Queenston      "  1  10 

Napanee         "  1  10 

Chalk. 
Carpenters'  Colored,  per 

gross  0  45    0  75 

White,  lump,  per  owt  0  60    0  65 

Red 0  05    0  06 

Crayon,  par  gross  0  14    0  18 

Chisels — Socket,  Framing  and  Firmer 
American, dis  70  per  cent. 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85    4  00 

Churns 
Daisy,   dis.  from  factory  60  and  2% 
per  cent.    From  stock  60  per  cent 


Clamps. 

Judd's,  dis.  20  p.c. 

Stearns, per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  0. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 135 

No  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  $  p.c 

Cradles,  Grain. 
Canadian,  discount  25   o  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list; 

dis.  40  per  cent. 
Hart  Mfg.  Co.,  (bolt  dies)  (Amer.  list) 
dis.  26  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 2  0 

Coil,    perdoz 0  88    160 

English,     "     ....   2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  per  doz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37$  to  40  per  cent. 
Standard,  dis.  47$  to  50  p.  c. 

Elbows — Stove  Pipe 
$1.00  to  $2.65  per  doz. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  61 

Wine,  per  doz 1  30    2  25 

Star,         "        2  80    3  90 

Fenns  Corkstops,  No  9.  p.doz   1  70 

Petroleum,  per  doz  4  50    6  50 

Files  and  Rasps. 
Kearney  &  Foote's  discount  Am.  List 

57$  to  60  per  cent. 
Black  Diamond,  50  &  5  per  cent,  dis 

to  50  and  7$  Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Toronto  File  Co.,  50  aDd  10  to  60  p.c, 

Amer.  list 
Jowitt's,  dis.  Can.  list, 25pc.  to  27$  p.c. 
Globe  File  Co.'s  disc.  60  per  cent. 
Horse    Rasps,    Kearney   &  Foote's  dis 

Am  list,  50  p.c.  to  50  and  10  p.c. 
Horse  Rasps,  dis.  45  p.c.  Amer.  Hellers 
Horse  Rasps,  Spencer's,  dis.  Can.  list 

40  p.c. 
Horse  Rasps,  Toronto  File  Co.,  50  and 
10  p.c,  Amer.  list. 

Fluting  Machines. 

Each 0  60    a  00 

Forks. 
Hay, Manure,  etc,dis.40  to  45  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  57$  to  60  per  cent. 
Shepard's     Lightning,  dis.    50   to   50 
and  10  p.c. 

Fruit  Presses. 

Henis'    perdoz 4  00 

Enterprise,  discount  lOp.c 
Shepard's  Queen  City,  dis.  15  p.c: 

Fry  Fans. 
Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  etc. 

Stanley's,  dis. 50,  55 p.  c. 

Wire  Gauges 

Winn's  Nos.  26  to  33,  each    165    2  40 

Glass. 

Window. 

Box  Price. 

Double 
Star.  Diamond 

Size  Per         Per       Per      Per 

United         50  ft      100  ft.     50  ft.  100  ft 
inches 

16  to  25      1.20-25  2.40        1.75 

26  to  40  1.40  2.70        2.00 

41  to  50  3.10  4  50 

57  to  60  3.40  5.00 

61  to  70  3-70  5.60 

71  to  80  4-10  6.25 

81  to  85  4.50  7.00 

86  to  90  8.00 

91  to  95  9. 00 

96  to  100  10.00 


Pilkington. 
[Discount  10  p.c.  off  for  box 
10  and  5  for  10-box  lots.] 
Ordinary. 

lots, and 
$3  65 

2nd      "      

3  90 

3rd       "      

4  60 

4th      "        

4  95 

5th       "      

5  40 

5  90 

0  60 

Picture  Glass 
Pilkington's  ordinary. 

4     0 

2nd      "      

4  70 

5  40 

4th       "      

5  90 

5th      "      

6  50 

6th      "      

Gas  Fittings  and  Staple  Brackets. 

Jas.  Barwell.  Toronto— Dis.  20  to  25  p. 
c,  free  of  du*y.  Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each   0  30    0 

Enamelled"     0  55 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    3  88    4  25 

Hammers — Nail. 

Maydole's   net  list  to  5  per  cent.  dis. 

Can.  discount  25  to  27$  p.c 

Tack. 

Magnetic,  per  doz  1  10    1  50 


0  30 

3  50 

1  80 

2  50 

4  50 

8  00 

5  00 


1  25 
3  75 


0  8C 
0  25 


Canadian,  per  lb 0  12$  0  13 

Ball  Peon. 
English' and  Can.,  per  lb       0  25 
Handles. 

Axe        perdoz 00 

Store  door    "    100 

Chest,  per  doz  pairs 0  40 

Chisel. 

Firmer       per  gross 3  00 

Socket  Firmer  "         325 

Socket  Framing  per  gross    3  75 

Fork. 

C.  &  B.,discount  35  per  cent,  to  40  p  c 
Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p  c 
Saw. 

American,  per  doz 1  00 

Plane. 

American,  per  gross 3  15 

Hammer  and  Hatchet. 

American,  per  doz 0  50 

Cross  Cut  Saw. 

Canadian  perpair 0  18 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 
Lanes,  45  to  47!4  p.c.  dis 

Hatchets. 

Can.,  dis  40  to  42$  p  c. 

Hinges. 

Blind,  Parker's, dis.  60  to 60  and  10  p  c 
"    Shepard's  Noiseless,  dis.  60  p.c 
"    Buffalo,  dis  60  to  70  p  c 
Light  T  and  strap,  dis  62$  to  65  per  ' 

Heavy,  per  lb 03  3-5    0  04  J 

Screw  hook  and  hinge — 

6  to  10  in.,  per  set    0  00    0  04 

12  up  "        0  CO    0  03 

Perdoz.  sets 

Screw,  Eureka  1  13    j  jj. 

Gate,  Clark's 150    2  20 

"       Shepard's,  dis  50  to  60     o 

Perdoz.  pairs 

Spring    1  50    3  50 

"    Shepard's  Samson    1  75    1  90 
Hoes. 
Garden,  Mor  ar,  etc.,  discount  40 
45  per  cent. 

Planter  doz  4  00 

Hooks — Cast  Iron 

BirdCage,    perdoz  0  50 

Clothes  Line,    "         ......    0  27 

Harness,  "         0  72 

Hat  and  Coat,  per  gross..    1  00 

Chandelier    perdoz    0  50 

Wrought  Iron. 
Wrought    Hooks   and    Staples,  Can 
dis.  40  and  5  to  40  and  10  per  cent 


5  0. 

1  It 
0  63 
0  88 
3  00 

1 


NEW  ARRIVALS 


30  Cases CUTLERY 


AND  GUNS 


ALL  NEW  GOODS. 

Finest  Finish.  Best  Value. 


NEW  ARRIVALS 


20  Casks  Cattle 
and  Trace 


CHAINS 


IO  Tons  Coil  Chain. 


Five  Cars  Window  Glass, 


Bowman,  Kennedy  &  Co.,  London,  Ont 
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HARDWARE. 


Wrought  Hooks  and  Staples,  Amer 
dis.  75  and  10  to  80  per  cent. 
Wire. 
Hat  and  Coat, dis.  55  to  60  p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.  50  to  55  per 
cent. 

Horse  Nails 
Canadian,  dis.    65  to  70 

Horse  Shoes, 
F.O.B.  Toronto  &  Hamilton  —  $3  80 
Snow,       "  "'  ■•    3  90 

F.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  Picks. 

Star.perdoz 3  00   3  25 

Kettles . 
Brass  spun,  74  per  cent,  dis.  off  new 

list. 
Copper,  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 
American,  60  and  5  to  60  and  10  p.c 

Keys 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am  per  gross 160    4  75 

Knobs. 
Door,  iapanned,  and  N.  P.,  85  to  3  00 

per  doz. 
Bronze,  Berlin,  per  doz  ..    2  75    3  25 
Bronze  Gem,        "        ....     6  00    9  00 
Sava  "         ....     8  75  10  00 

Shutter    porcelain,  F    & 

L   screw,  per  gross $130    4  00 

Knives. 
Clauss,  bread,  cake  and  paring  knives 
$7.20  per  doz.  nett. 

Ladles. 

Melting,  perdoz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  1  87    3  85 

King,  wood,  "  2  75    2  90 

"       glass  '  4  00    4  50 

All  glass,  '  1  20    1  30 

Lines. 

Pish,   per  gross  105    2  50 

Chalk,         "  1  90    ?  40 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &  Krwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  percent,  274  Per  cent,  to 
30  per  cent. 

Padlock. 
English  and  Am.  per  doz       50    6  00 
Scandinavian,  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17J  per  cent 

Mallets. 
Tinjmiths',  perdoz    1  25    l  50 

Carp't'rs',  hickory      "  1  25    3  75 

Lignum  Vitas,  "         3  85    5  00 

Caulking,  each 1  60    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis.  174  to  20 
per  cent.  dis. 

Home,  each 

Mincing  Knives. 

American,  per  doz     42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  to  70.10  per  cent 

Nails. 
Cut  Nails  (Iron) 

1.  Either    Canada     or     American 

Pattern. 

Basis— 50  to  60  dy 2  30 

40dy 2  35 

30  dy 2  40 

20, 16&12dy 2  45 

10  dy 2  50 

8&9dy 2  55 

6&7  dy 2  70 

2.  American  Pattern  Only 

from  4  to5dy 2  90 

3dy.(lath) 3  30 

3.  Canada  Pattern  Only 

from  4  to  5dy 2  80 

3  dy.  (lath) 3  20 

3dy.  A.P.  Fine 3  90 

Cut  Nails  (steel)  Add  10c.  to  the  prices 

in  list  for  iron  nails. 
Wire  Nails,  75,  5  per  cent. from  List 
Tan.   8,  '92       Extras  as  per  List  for 
special  nails     Terms,  4  months  or  3 
per  cent.  cash. 

Brads  &  Moulding  Nails,  75,  5  per  c. 
from  new  list. 

Nail  Pullers. 

(Jerman  &  American —    1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa- 
gon   « 3  38    4  00 

Diamond 12  00  15  00 

Netting. 
Poultry,  60  per  cent  dis. 

Import  60,  10  per  cent. 
Oil. 
Canada  Refined  Oil  (Toronto)  14       15 

CarbonSafety     "      0  17    0  18 

Canada  WW.      "      0  20    0  22 

American  W.W."      0  25 

S.  R.  Seal per  gal  0  63    0  65 


Oilers. 
McClary's  Galvan.  Iron 
Oil   Can,    with    Pamp, 

perdoz 19  50 

Zinc  and  Tin,  dis.   50,  50  and  10. 

Copper, per  doz 125    3  50 

Brass,  "       I  50    3  50 

Malleablu,  dis.  ab  per  et. 
Pails. 

Galvanized,  per  doz  2  25    3  30 

Pencils. 

Dixon's,  per  gross 100    4  25 

"        Carpenter 2  25    3  60 

Picks 

Par  doz 6  00    9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent    American  dis.57j 
Wood,  fancy  Canadian,  or  American 

35  to  374  per  cent. 

Bailey's(StariR  &  L.Co.)42J  to  45  p.c. 

Miscellaneous,  dis.  15  to  174  percent 

Bailey'sVictor.dis  15  to  174  per  cent 

Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.   prs.   dis 

37J,  40  p    C. 
Button's  Imitation,   per 

doz 5  00    9  00 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  p.  c 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Perdoz 4  00    5  50 

Pulleys 

Hothouse,  perdoz 55    100 

Axle 22        33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  57J  to 

60  per  cent. 
Pitcher  Spout,  65  to  674  p.c 
Canadian  Cistern  60  to  624  p.  c.  from 

factory. 
Canadian  Pitcher  Spout  67J  to  70  v  "-■ 
from  factory. 

Punches 

Saddler's,     perdoz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  per  inch     1  00 

Putty 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs  2  50    2  75 

Rail. 

Barn  Door,     per  foot 3         34 

Sliding  Door,         "       ....  3J        3j 

Lanes,  33|  to  35  p.c.  dis 

Rakes. 

Cast  Steel  and  Malleable   Canadian 

list  dis.  40  to  45  per  cent. 

Razors. 

Boker's,  perdoz    7  50  1100 

Wade  &  Butcher's      "         3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  1  25    3  60 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent.  cash. 
Copper  Rivets,  dis.  50  per  cent. 
Iron  "  "    55  per  cent. 

Burrs,  Iron,  50  and  10 

Rivet  Sets. 
Canadian  dis.30,35perc 
Rope 

Per  lb. 
Sisal.    Manilla. 
7-16  in.  and  larger..       7?  9}      10 

>4,5-16,  %  in 8i         10J      104 

Cotton,  per  lb 18        20 

New  Zealand  8J         9 

Russia  Deep  Sea,  per  lb..        12}      13J 

Jute    "     ...        06J      074 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  dis  374  to  40  per  cent 

Sad  Irons. 

Mrs.   Potts,  per  set       75       80 

"  N    P.         '  1  00    1  05 

Sad  Heaters. 

Dome,  Shepard's, per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&  A.,  sand,  35  to  3T/,  percent. 

Emery,  per  quire 55        90 

Sash  Cord 

Perlb 82        50 

Sash  Locks. 
Triumph  and  Morris, dis 374,  40  per 
cent. 

Kempshell's  dis.    40,   624  per  cent 
Canadian,  dis.  45,50  p.  c. 
Sash  Weights. 

Sectional,  per  lb ij 

Saws. 
Hand,  Disston's,  dis   10  p.  c. 
S.  &  D  ,  dis.  35  per  cent,  to  40  per  cent 
Cross  Cut,  Disston's,  per  ft.  35to55. 
S  4  D   dis.   35  p  o.  on  Nos  2  and  3. 


Hack,  complete,  each 75    2  75 

"       frame    only  75 

Saw  Sets. 

Perdoz 165    9  00 

Scales. 

Canadian  List,  dis.  40  p.c 

Scale  Beams. 

Canadian,  B   S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,    perdoz  2  10    4  50 

Foot,       "  40    3  50 

Screens. 
Window,  patent,  per  doz    5  00    6  00 

Screw  Drivers. 
Sargent's,  per  doz 65    4  00 

Wood.F.  H.,  Iron,  and  Steel,  774  per 

cent.,  dis. 
Wood,  R.H.      "      724  per  cent.  dis. 
"      F.  H.  Brass75 
•'     R.H  70        "  " 

Diamond   Point    wood   screw   nails 

bright,  dis.  774  and  20  per  cent . 
Bunch,  wood,  per  doz —    3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  to  45  per  cent. 
Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis.  75  percent. 
B.  &  W.  N.  P  ,dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
^Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"       N.P„  70  per  cent. 
Clauss,  Full  nickel,  60  p.c.  off 

"      Japanned  handles,  70  p.c.  off 
Sheaves 
Sliding  Door,  per  set    ...        77    140 

Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz    115    135 
tinned,  1  35    1  60 

Tin  Rim,  "  "  2  30    2  45 

•'  black,        "  1  80    2  25 

Snaps 
Harness,  German,  dis  35  per  cent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  \  or  V4  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Per  lb 0  28    0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American —     135    2  35 

Spoons  and  Forks. 

TeaSpoons pergross    7  50    12  00 

Dessert  "     "         21  00  

Table       "     "         30  00    30  00 

DessertForks....         "         24  00 

Medium     "      ....         "         27  00 

Table  "      •••         "         36  00 

Squares. 

Iron,  per  doz  1  65    2  90 

Steel,  dis.  75  and  10  to  80  p.c. 

Try  and  bevel,  dis.  50  to  524  percent 

Staples. 
Fence,  galvanized,  per  lb  3j      4 

Wrought  Iron,  dis,  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 

Stove   Polish,  (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz   1  75 

No  1,  Stove  Paste,  per  gross S  00 

-2       "  ' 4  80 

Stone. 

Washita,  perlb 0  25       50 

Hindostan,  per  lb 0  06       07 

"  Slips,  per  lb  9 

Labrador,    perlb 0  13 

Axe,    "        0  15 

Turkey  '       0  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut, Carpet  Blued,  gimp,  55  per  cent 
"  tinned,  dis.  57J  per  cent. 

Swedes' iron,  blued  or  tinned,  dis.  50 

per  cent. 
Upholsterers" dis.  50  percent. 
Copper  Nails, dis.  60  per  cent. 

"      Tacks,  45  per  cent. 
Clout  Nails,  dis.  60  p.  c  to  65  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  65  per  cent. 
Trunk  Tacks,  dis.   574  Per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  62K  p.c 


Cigar  Box  Nails,  dis.  45  per  cent. 
Shoe  Finders 'Tacxs  and  Nails,  dis.  37  4 
per  cent. 

Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,     each  0  90    2  85 

"  steel. each  .    0  80    8  00 

Thermometers. 
Tin  case  &  dairy,  dis,75p.c 

Thimbles. 
Asbestos, filled,  per  doz.,  25  to  334  P  c 

Ties. 
Cow, perdoz 1   !o    2  50 

Tinner's  Shears  and  Snips 

P.S.&W.,netlist. 

Canadian  10  to  15  per  cent  dis. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  124  per 
cent,  to  70   and  25  p.c.  on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "       " 

Transom  Litters 
Payson's,  $2.60  to  $5.00  per  doz. 

Traps 
Game,  Newhouse,  dis  334  P-c>  to  35  p.c 
Game.H  &N..P.S.  &  W.  or  Steel,  60 
and  10  to  674  per  cent. 

Mouse,  per  doz 0  35    1  50 

Rat  "         2  00     4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
■Butter,  perdoz 6  25    9  00 

Twines 

Bag,  per  lb 0  124  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
"         cotton,  per  lb   ..    0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging         "         0  27    0  36 

Broom  "         0  30    0  56 

Binding,  flax,  per  lb 

iute       "      

"         Blue  ribbon   0  124 

"         Redcap Oil* 

"         Crown 0  10$ 

"         Silver  Composite  0  09 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand,  per  doz 4  00  6  00 

Bench,  parallel,  each  2  00  4  504 

Coach,  each 6  00  7  00 

Peter  Wright'-a,  per  lb  ....  0  12  0  13 

Pipe,  each   5  50  9  00 

Saw, perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz 4  00    8  50 

Washers  "  Iron,"  40  per  cent.,  4    mos. 
or  3  per  cent. 

Well  Wheels. 
Amer., perdoz.  8,10  &  12  in.    3  38    6  (it) 

Wire. 
Brass  Wire,  16  to  25  wire  gauge,  21  to 

26c.  lb. 
Copper  Wire,  5  to  10  p.  c.  off  Amcr.list 
Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
Bright,  Coppered  steel  and  spring  20 
per  cent  f.o.b.  Montreal 
Plus  10  centsf.o.b.  Hamilton. 
"     10     "       "    Toronto. 
"     14      "       "     London. 
Broom  Wire  5|  to  6}c.  per  lb. 
Clothes  Line  Wire,  19  gauge,  per  doz 
coils   3  95 

Wire  Fencing. 
Galv.2barb,24&5in.  apart       1,  . , 
"     4      '•    4  &  6  "       "           /4         4* 
"    Plain  twist,  all  deld          3%      4 
"    Steel  thorn  and  rib- 
bon           4|        5 

"  Lock  Barb,"  4  point 0  C44 

Ditto  Glidden  2  point 0  044 

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points 0  044 

Steel  staples  0  03J  0  04 

Terms,  60  days  or  2  per  cent,  in  30 
days. 

Wire  Cloth. 
Ordinary,  discount  2b  p.c. 
Painted  Screen,  p.100  sq  ft    1  85    1  90 

Wrenches. 
Acme,  35  to  374  per  cent. 
Agricultural,  70  and  5  to  70  and  10  p  c 
Standard,  dis.  60,  60  &  lOp.c. 
Coe'sGen'ne.dis.  324  to  35  p.  c  dis. 
Diamond,  dis.  334,  35  p.  c. 
Tower's  Engineer,  each    . .     2  00    3 

S.,  perdoz 5  80   7    0 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each 3  40 

Pocket,  perdoz 125    2  00 


TRADE  HABK  FOB 


Simpson,  Hall,  Miller  &  Co., 

16  and  18  DeBresoles  St.,  Montreal. 


REGISTERED 
TRADE  MARK  FOR 

KNIVES,  FORKS.SPOONS 


HOLLOW    WA«e- 


Manufacturers  of  the 

Finest  Quality  Electro- Plated  Ware. 

And    Sole    Manufacturers    of    the    Celebrated 

WM,   ROGERS'  Knives,  Forks,  Spoons,  Etc.    a.  j.  wium**  !!«*««. 


Francis  Myde  &  Go. 


Builders' 
Supplies 


We  make  a  specialty  of 
Scotch  Fire  Clay 
Flint  Glazed  Sew- 
erage Pipes,  Fire 
Bricks  and  Fire 
Clay  Agricultural  Drain  Tiles, 
White  Enamelled  Bricks  andTiles 
for  walls.  Best  brands  London  Port- 
land Cement. 

STORES  AND  YARDS : 

King,  Queen  and  Wellington  Sts.,  Montreal 

|  DON'T  Paint  I 


^z  Philadelphia,  New  York,  Chicago  ^ 

BLACKSMITHS'  TOOLS. 


Horseshoe  Vises. 


Price,  No.  1, 
"      No.  2, 


$4.00 
7.50 


Will  save  their  cost 
in  a  week's  sharpen 
ing 


©© 


A.  B.JARDINE&CO. 

HESPELER,   ONT. 


You  wil    Insure  Success 

STOVE 


IN   THE 


Business,  by  selling 


44  Souvenir"  ^Stoves  and  Ranges 

They  are  Leaders  and  Sure  Profit  Makers. 

If  you  are  not  acquainted  with  the  superior 
merits  of  these  goods,  order  samples,  and 
you  will  lead  your  competitor  in  sales. 

The  Gurney-Tilden  Go.  Ltd. 

Successors  to  The  E.  &  C.  Gurney  Co. 

HAMILTON  -  -         ONTARIO. 


"THE  FINEST  IN  THE  WORLD." 


Clauss  Shears  &  Scissors 


"  Clauss  "  Shears,  Scissors,  Razors,  Bread,  Cake, 
Paring  and  Carving  Knives. 

Catalogue  maded  on 
application  .... 

CLAUSS  SHEAR  GO. 


#  #  Higest  Medals  and  Diplomas 

awarded  by  World's  Fair  Judges. 


67  Adelaide 
Street  East, 


TORONTO,  ONT. 


"S 


LIQUID 
GLUE 


IS     THE     BEST. 


THE  ART  METBOPOLE,  Agents. 

131  Yonge  Street,  TORONTO. 


OUR  SALES  OF 


"BURHAM 


»   Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  others 
Try  it  and  be  convinced 

Sole  Consignees  for  Canada, 

IWRAE  &  CO.,  OTTAWA 


TRUSS  AND  CABLE  FENCE  WIRE. 


SIZE    01'    ONE    STRAND. 


IS  STRONGER  AND  COSTS  LESS  PER  ROD 

Any    other    Strand    of    EQUAL    WIDTH    in    the    Market. 


.  .  ELEY'S  .  . 

CANADIAN    CARTRIDGE 


Loaded  with  Best  Powder  and  Patent  Shot. 

Eley's    Gun    Wadding 


o 

BLACK  EDCE 


THICK  FELT 


PINK  EDCE 


OVERSHOT  CREASE-PROOF 

Manufacturers  of  EB  and  other  Percussion  Caps. 

To  be  had  of  All  Dealers.  Wholesale  Only. 

ELEY  BROS.,  Ltd. 

254  Gray's  Inn  Road,  LONDON,  ENG, 


FINEST    QUALITY 

RUBBER  BELTING 


"  MONARCH  " 

"RED  STRIP" 

"LION"  brands 

PARTICULAR  ATTENTION  GIVEN  TO 
ORDERS  FOR  LARGE  SAW  MILL  BELTS, 
ENDLESS  OR  STRAIGHT  .... 

The  Gutta  Percha  &  Rubber  Mfg.  Go. 

OF  TORONTO,  LTD. 

61-63  FRONT  STREET  W.,  Toronto. 


THE     BEST 

Lawn    Mower 

IN  THE  MARKET. 


^ 


The 


4S> 


ov> 


a* 


.«* 


Improved  for  1894. 

10K  in,  Wheel. 

12,  14,  16,  18  and  20  in. 


Patented  in  England  May  15th,  1893 
"         "  Canada     "     29th,    " 
"         "  United  States  Dec.  12th,  1893 


For  Sale  by  all  Wholesalers. 


Manufactured  by  ...     . 

A.  R.  WOODYATT  &  CO. 

GUELPH,  CANADA. 
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MAGNOLIA  METAL 


-IN     USE    BY- 


EIGHT  LEADING  GOVERNMENTS. 

BEST    ANTI-FRICTION    METAL    FOB 

High-Speed  Engine,    Dynamo,    Rolling-Mill,   Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA  METAL  CO., 


London  Office  :  75  Queen  Victoria  St. 
Chicago  Office  :        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortland  Street.  NEW  YORK. 


fe^<^;zK@im;; 


.  can  you  Afford  to  be  f\ 
O  ULL  Without  these  Goods  f 

Mander  Bros.  Varnish 

Famous  a  Hundred  Years 

Blundell,  Spence  &  Co.'s  Colors  !  Oils 

The  Largest  Paint  and  Color  House  in  the  World 

AspinalPs  Enamel,  London 

Originators  of  Enamel  Colors 

Senour's  Floor  Paints,  Chicago 

The  Pioneer  Floor  Paints 

Sherwin-Williams  Coach  Colors 

Cleveland,  Ohio 

Home  Wall  Colors,  12  Beauts  New  Tims 

OarmineUte,    Acknowledged  the  Best  Red  Ever  Made 


Send  a  Post  Card 


Illustrated 
Catalogues 


sSu?6!S2^JS%S?JK?* 


SOLE  AGENTS  FOR  CANADA 


Walter  H.  Gottingham  &  Co. 

Fine  Paints  and  Varnishes.  ■—■■■■  MONTREAL 


Ship  Chandlery 


ANCHORS 
CHAINS 


SIDE-LIGHTS 


ROPE 
OAKUM 

PACKING 


LIFE    PRESERVERS,    BUOYS,    BLOCKS    AND   TACKLE 


OF    ALL    KINDS. 


RICE  LEWIS  &  SON,  Ltd., 


Toronto. 


"STEEL-CLAD" 
BATHS 


Are  Cheaper 

and  more 
Desirable  than 
Boxed-in  Tubs 


MANUFACTURED    BY 


THE  TDRQMrO  STEEL-CLAD  BATH  UNO  METAL  CO. 

123  Queen  St.  East,  Toronto,  Ont.  LIMITED 


Milk  Cans, 

Mil  Can  Trimmings, 

Creamer  Cans, 

Creamer  Can  Trimmings, 
Creamer  Can  Taps, 

Sap  Buckets,  all  styles  and  sizes 
Maple  Leaf  Sap  Spiles 

MILK  CAN  TRIMMINGS 


Our   DAIRY  PAILS    are   the  best 
and  heaviest  on  the  market. 


Kemp  Manufacturing  Co. 
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GRADUALLY  is  the  utility  of  arbitra- 
tion for  the  settlement  of  disputes 
which  are  now  left  to  the  law  courts 
becoming  recognized.  Evidence  of  this  was 
seen  last  week  when  a  deputation  from  the 
Toronto  Board  of  Trade  waited  upon  Sir 
Oliver  Mowat,  Premier  of  the  Province  in 
regard  to  this  important  matter.  The  To- 
ronto Board  of  Trade  has  for  sometime  in- 
terested itself  in  the  question  of  arbitration, 
and  recently,  under  its  supervision,  a  bill 
was  drafted  to  extend  the  principle  thereof. 
A  draft  of  this  bill  was  sent  to  the  Premier, 
and  it  was  for  the  purpose  of  urging  its 
adoption  that  the  deputation  last  week  had 
an  interview  with  the  head  of  the  Govern- 
ment. The  bill  is  understood  to  be  based 
upon  the  lines  of  the  London  Chamber  of 
Commerce  arbitration  law  which  has  been 
found  to  work  so  successfully  in  the  English 
metropolis.  Arbitrators,  it  is  proposed, 
shall  be  nominated  by  the  councils  of  the 
different  boards  of  trade  throughout  the  pro- 
vince. These  shall  be  elected  by  the  board 
at  a  general  meeting,  subject  to  the  ap- 
proval of  the  Lieutenant-Governor-in-Coun- 
cil.  All  arbitrations  are  to  be  held  in  the 
rooms  of  the  boards  of  trade,  but  will  be 
open  to  the  public  the  same  as  the  proceed- 
ings of  ordinary  law  court.  The  arbitrators 
will  be  empowered  to  hear  disputes  of  all 
kinds  between  man  and  man  and  to  ad- 
judicate thereon.  In  order  to  an  arbitra- 
tion all  parties  to  a  dispute  must  agree  to 
its  submission,   there  being  no  intention  to 


make  arbitration  compulsory.  The  fees  of 
the  arbitrators  will  be  fixed  by  legislative 
enactment,  and  it  is  believed  to  be  the  in- 
tention to  do  so  on  the  basis  of  those  now 
obtaining  on  the  arbitration  board  of  the  To- 
ronto Board  of  Trade.  At  present  the  in- 
dications favor  the  bill  being  made  law, 
a  bill  with  that  purpose  in  view  having  been 
introduced  by  Sir  Oliver   Mowat,   Monday 

last. 

*  *  * 

The  law  courts  as  they  are  at  present  con- 
stituted are  unsatisfactory  pieces  of  ma- 
chinery indeed  for  the  settlement  of  diffi- 
culties between  business  men  ;  and  if  the 
members  of  the  boards  of  trade  in  the  pro- 
vince succeed  in  creating  a  court  of  arbitra- 
tion which  proves  as  satisfactory  as  that  of 
the  London  prototype,  they  will  have  done 
invaluable  benefit  to  the  commercial  inter- 
ests of  this  province.  With  this  court  in 
existence  disputes  would  be  settled  much 
more  expeditiously,  with  far  less  cost,  and, 
if  the  powers  of  the  arbitrators  are  similar 
to  those  obtaining  in  London,  the  decis- 
ions of  the  arbitrators  will  be  enforced, 
while  the  possibility  of  one  of  the  parties  to 
a  dispute  escaping  from  rendering  justice  on 
so  Tie  technicality  will  be  obviated.  Arbi- 
tration is  as  old  as  the  hills,  but  the  trouble 
is  we  have  been  dnfiting  away  from  it.  The 
current  is  now  turning  the  other  way,  and 
promises  to  be  more  utilitarian  than  it  ever 
was.  Through  its  medium  international 
disputes  are  being  settled,  trouble  between 
labor  and  capital  obviated,  and  differences 
between  man  and  man  adjudicated. 

*  *        * 

Certain  members  of  the  Ontario  Legisla- 
ture have  been  wanting  to  know  lately 
what  the  Government  was  paying  for  the 
raw  material  being  used  at  the  Central 
Prison  for  the  manufacture  of  binder 
twine.  At  first  the  authorities  demurred, 
contending  that  it  was  not  politic  for 
the  figures  to  be  made  public.  Ulti- 
mately, however,  the  inspector  of  industries 
at  the  Central  was  given  permission  to  fur- 


nish the  desired  information,  which  he  did 
Tuesday  to  the  Public  Accounts  Committee 
of  the  House.  He  showed  that  the  bulk 
of  the  material  used  at  the  Central  was  pure 
manilla.  The  supply  necessary  for  this 
year's  manufacture  was  purchased  in  Lon- 
don, England,  in  July  last,  and  cost  a  little 
over  6'/ic.  per  lb.  The  quantity  purchased 
was376tons.  While  admittingthat  pricesare 
lower  now  than  when  the  order  was  placed 
in  July  last,  the  inspector  held  it  was  princi- 
pally in  the  lower  ;  what  was  used  at  the 
Central  being  of  a  higher  grade.  He  ad- 
mitted that  the  Government  made  no  profit 
on  the  manufacture  of  the  twine,  the  object 
being  simply  to  provide  productive  em- 
ployment. The  cost  of  manufacturing  twine 
at  the  Central,  where  prison  labor  was  es- 
timated at  50c.  per  day,  was  $2.60  per  100 
pounds,  which,  in  the  opinion  of  the  inspec- 
tor, was  higher  than  in  the  ordinary  fac- 
tories, where   child  and  women  labor  were 

utilized. 

*         *        * 

Mr.  Noxon,  the  inspector  of  industries  at 
the  Central  Prison,  during  his  examination 
re  binder  twine,  said  that  the  storekeepers 
were  disinclined  to  venture  the  sale  of  the 
article  produced  at  that  institution.  What 
else  could  be  expected  of  them  ?  If  a  manu- 
facturer of  a  certain  article  sells  direct  to 
the  consumer,  and  that  at  a  figure  merely 
covering  the  cost,  as  the  Government  is 
doing  in  regard  to  Central  Prison  binder 
twine,  it  is  against  human  nature  to  expect 
anything  else  than  disfavor  from  the  store- 
keepers. Both  the  Dominion  and  the  Ontario 
Governments.in  establishing  binder  twmefac- 
tories  at  Kingston  and  Toronto  respectively, 
may  be  doing  something  which  will  tend  to 
to  curry  favor  with  the  farmer,  but  with  the 
hardware  merchant,  the  tendency  is  in  the 
opposite  direction.  It  is  yet  to  be  estab- 
lished that  a  government  has  the  right  to 
establish  an  industry  whose  influence  shall 
be  inimical  to  those  owned  by  private  citizens, 
especially  when  the  former,  as  in  the  case  of 
the  Penetentiary  and  Central  Prison  institu- 
tions, prison  labor  is  made  to  compete  with 
free  labor,  even  though  the  latter  may  be 
performed  by  children  as  Mr.  Noxon  intim- 
ates. 
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THE  ASSOCIATION  DISSOLVES. 

AFTER  an  existence  of  about  fifteen 
months  the  White  Lead  Grinders' 
Association  have  decided  to  dissolve. 
The  causes  which  led  up  to  this  result 
have  been  engaging  the  attention  of  the  in- 
dividual members  of  the  association  for  some 
time,  but  they  finally  came  to  a  head  during 
the  present  month.  Finally  a  meeting  was 
called  for  Saturday  last  at  Montreal,  and  at 
this  meeting  the  different  members  of  the 
association  or  their  representatives  were 
present. 

The  intention  when  the  meeting  had  been 
first  called  was  to  simply  consider  the  case 
of  two  outside  parties — one  in  the  west  and 
one  in  the  east— who  had  been  selling  a',  the 
old  figure  of  $4.75,  and  what  steps  should  be 
taken  to  meet  this  competition — viz.,  wheth- 
er the  price  should  be  lowered  or  not. 

When  it  was  found,  however,  that  a.'  tual 
members  of  the  association  had  not  been 
observing  the  agreement,  but  had  been  also 
booking  orders  at  $4.7$,  those  members  who 
had  been  conscientious  observers  of  it  de- 
cided, with  regret,  that  the  best  course  was 
to  dissolve  ;  ;tnd  dissolve  they  did,  so  that 
from  henceforth  there  is  no  agreement  bind- 
ing on  makers  and  sellers  of  white  lead. 

It  has  transpired  that  the  offending  party 
was  one  of  the  big  manufacturing  corpora- 
tions of  Montreal.  This  corporation  in 
January  last,  when  they  found  that  the  agree- 
ment only  bound  them  for  a  year,  suddenly 
notified  the  other  members  that  they  were 
not  going  to  remain  in  the  agreement.  After 
a  fortnight's  negotiation,  however,  they  were 
persuaded  to  do  so,  and  until  Saturday's 
meeting  the  general  impression  was  that 
everything  was  all  right.  It  appears,  how- 
ever, that  the  corporation  in  question  have 
booked  over  300  tons  of  white  lead  at  $475; 
and  when  taxed  with  this  infraction  of  the 
agreement,  calmly  informed  the  other  mem- 
bers that  these  orders  had  been  booked 
during  the  two  weeks  at  the  first  of  the  year 
that  they  were  out  of  the  association. 

This  was  too  much  for  the  other  members 
to  stand,  and  coupled  with  some  other  cir- 
cumstances of  a  similar  nature  in  connection 
with  the  Richelieu  contract,  convinced  them 
of  the  futility  of  having  the  agreement  ob- 
served. 

This  decision,  the  majority  agree,  has 
been  arrived  at  with  extreme  regret,  for, 
though  an  impression  may  have  prevailed  to 
the  contrary,  the  members  of  the  association 


claim  that  white  lead  was  never  sold  at  a 
figure  that  gave  anything  more  than  a  reason- 
able margin  on  the  cost  of  manufacture,  etc., 
ef. 


AMERICAN   IRON  COMPETITION. 

THE  competition  of  Amer  can  iron 
manufacturers  and  furnace  men  in 
Western  Ontario  markets  has  always 
been  an  important  factor  in  the  iron  market. 
This  spring,  however,  it  is  accentuated,  if 
anything,  if  the  opinions  expressed  last 
Saturday  morning  to  Hardware's  Montreal 
correspondent  are  any  criterion. 

In  former  years  British  pig  iron  con- 
tributed the  bulk  of  the  supplies  up  west, 
but  it  has  been  gradually  driven  out  by  the 
product  of  Nova  Scotia  and  American 
furnaces  until  only  a  small  percentage  of 
high  grade  Scotch  pig  is  taken  in  the  west 
for  special  purposes.  Ths  spring,  owing  to 
the  depression  across  the  lines  and  the  fact 
that  sellers  over  there  want  every  cent  of 
ready  cash  they  can  lay  the  r  hands  on, 
American  pig  is  competing  even  more  keenly 
with  the  product  of  our  own  Maritime 
Province  furnaces.  The  Americans  are 
offering  pig  iron  at  mere  cost,  and  in  many 
cases  less,  while  the  fact  that  shippers  from 
Pittsburg  or  Cleveland  can  get  more  favor- 
able railway  rates  to  points  in  western 
Ontario  than  dealers  in  Montreal,  is  operat- 
ing strongly  in  favor  of  the  former.  This 
has  conduced  to  a  decidedly  easier  feeling 
on  Nova  Scotian  pig,  prices  on  it  having 
been  shaded  materially  recently. 

It  is  not  only  on  pig,  however,  that  the 
Americans  are  making  excessively  low 
offers.  The  same  remarks  apply  to  lines  of 
imported  goods,  such  as  steel  bars,  hoop 
iron  and  iion  pip°,  and  as  a  result  the  agents 
of  English  and  German  makers  in  Mon- 
treal are  finding  it  more  difficult  to  do 
business  this  spring  than  last  on  such  lines. 
In  wire  also  Anierii  an  makers  have  been 
offering  at  almost  mere  cost  laid  down,  and 
this  fact  probably  had  more  to  do  with  the 
recent  dec  sion  of  the  Canadian  wire  makers 
to  deliver  wire  at  any  point  in  Canada, 
freight  paid,  than  any  other  cause. 

Whether  this  state  of  affairs  is  to  be  per- 
manent or  not  is  the  problem  that  is  agitat- 
ing makers  and  sales  agents  generally  in 
Montreal.  In  the  logic  of  events  an  im- 
provement in  trade  conditions  south  of  the 
line  should  bring  about  an  advance  in  prices 
in  the  States,  and  also  do  away  with  the 
urgent  necessity  for  money  that  the  Ameri- 


cans experience  at  the  present  time.  In  this 
case  they  will  hardly,  want  to  do  business 
for  the  fun  of  the  thing,  and  on  this  ground 
the  belief  is  based  by  the  trade  in  Montreal 
that  the  excessively  low  priced  competition 
from  Americans  can  only  be  transient.  In 
the  meantime  it  is  having  a  material  effect 
on  the  account  sales  of  some  people. 


DEPARTMENT  STORE  RIVALRY. 

AT  the  present  day  prices  and  profits 
are  smaller,    and  sales   are  propor- 
tionately 1  rger  on   most  lines  han- 
dled by  hardware  men. 

The  law  of  supply  governs  prices  ;  in  a 
few  cases  the  demand  has  something  to  do 
with  the  price,  but  supply  is  the  main  fac- 
tor. 

The  retail  merchant  cannot  continue  long 
to  sell  an  article  carried  by  the  trade  in  gen- 
eral at  anything  beyond  a  reasonable  profit. 
He  may  get  an  abnormal  price  for  some  new 
article  or  novelty,  but  as  soon  as  his  com- 
petitors find  it  out,  the  price  is  bound  to 
come  down.  The  public  is  willing  to  pay  a 
fair  price  for  all  goods,  but  will  naturally  go 
where  it  can  buy  cheapest. 

During  the  past  winter  and  at  the  present 
time  there  has  been,  and  is,  a  lot  of  unrea- 
sonable cutting  carried  on  in  the  prices  of 
certain  lines  handled  by  the  hardware  trade. 

One  of  the  most  ser  ous  of  all  ill  results 
from  periods  of  financial  and  business  de- 
pression is  the  tendency  to  ruthlessly  cut, 
with  a  view  of  courting  sales,  and  not  a  few 
dealers  who  manage  to  weather  the  storm 
during  a  long  season  of  depression,  fail  when 
business  has  revive  J — a  fa^t  entirely  due  to 
their  zeal  in  forcing  trade  in  advance  of  their 
legitimate  wants  ;  whereas,  if  they  had  exer- 
cised the  same  care  as  they  did  throughout 
the  dull  period,  they  would  have  been  able 
to  meet  all  their  obligations,  and  in  a  reason- 
able time  have  put  the  business  upon  its 
former  safe  basis. 

When  times  are  dull  the  demand  for 
certain  lines  is  small,  and  money  is  scarce  ; 
then  small  dealers  are  often  almost  compell- 
ed to  invite  trade  by  offering  goods  at  or 
even  below  cost  to  obtain  cash  wherewith  to 
meet  bills  due  ;  and  this  class  may  deserve 
some  sympathy.  It  is  the  systematical 
cutter  of  prices  who  really  injures  trade. 

Some  merchants  cut  prices  on  one  line  to 
draw  attention  to  other  lines  which  they 
may  have  in  stock  and  often  sell  at  a  higher 
profit  than  is  reasonable.  It  is  a  poor  way 
of  advertising,  and  though  you  may  attract 
a  little  custom  for  a  short  time  other  dealers 
will  soon  be  compelled  to  come  down  to 
your  price  and  you  will  be  in  precisely  the 
same    position    as    you    were    before    you 
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started  cutting,  less  the  profit  you  were 
before  making  on  the  particular  line  on 
which  you  made  the  cut. 

Remember  at  all  times  that  unfair  cutting 
of  prices  and  selling  below  cost,  whether  it 
be  done  out  of  a  spirit  of  rivalry  or  for  adver- 
tising purposes,  not  only  injures  yourself, 
but  it  also  injures  every  man  in  the  particu- 
lar business  in  which  you  are  engaged. 

A  Toronto  hardware  man,  speaking  to  a 
representative  of  this  paper  on  the  subject, 
said:  "There  seems  to  be  no  end  to  this 
cutting  of  pr  ces.  The  department  stores 
are  shaving  profits  down  on  many  lines  that 
the  legitimate  dealer  used  to  find  sell  well, 
and  on  which  we  used  to  realize  fairly  good 
profits,  such  as  wicker  baskets,  enamel  ware,  ' 
tin  ware,  japanned  goods,  and  nearly  all 
lines  of  house  furnishings.  Many  of  these 
goods  are  selling  at  prices  actually  less  than 
we  are  able  to  purchase  them  at.  You  may 
well  ask  if  there  is  no  way  for  us  to 
remedy  this  evil  or  contrive  some  feas- 
able  way  in  which  we  can  buy  on  an 
equal  basis  with  these  stores  which,  it 
stands  to  reason,  must  buy  at  a  lower 
figure,  to  be  able  to  keep  their  heads  above 
water,  and  sell  at  the  ruinous  prices  that 
they  are  at  present  doing.  It  is,  however, 
useless  to  complain  to  the  manufacturers 
and  wholesalers,  for  in  nearly  all  cases  they 
deny  selling  to  these  men,  though  you  can 
find  their  goods  m  large  quantities  on  the 
counter  and  on  the  shelves  of  these  stores, 
marked  at  prices  that  it  would  be  impos- 
sible for  us  to  sell  at.  I  cannot  at  present 
see  any  way  in  which  we  can  compete 
with  the  departmental  store.  There  has 
been  a  suggestion  made  that  a  stock  com- 
pany of  retail  men  be  formed  for  the  pur- 
pose of  buying  collectively  and  in  larger 
quantities  ;  but  there  is  such  a  lack  of  con- 
fidence and  friendship,  and  so  much  petty 
rivalry  in  the  trade,  that  it  would  be  hard 
to  get  them  to  unite  even  to  redress  a 
grievance  that  is  common  to  all.  Besides, 
cutting  and  selling  below  cost  is  not 
confined  only  to  the  department  store  ; 
there  is  the  granger  store  and  the  grocery 
and  fancy  goods  store  who  carry  tinware  as 
a  side  1  ne,  and  sell  these  goods,  not  that 
they  may  profit  directly  by  their  sales,  but  to 
draw  custom.  Most  of  these  stores  handle 
the  cheapest  goods  on  the  market,  and  do 
not  ma  erially  affect  the  better  class  of  trade. 
But  last,  but  not  least,  is  the  retail  hardware 
man,  whose  chief  aim  in  business  seems  to 
be  to  see  how  much  he  can  undersell  his 
fellow  mercham,  and  in  many  cases  so 
absorbed  does  he  become  in  shaving  the 
margin  that  he  finally  awakes  to  find 
that  he  has  gone  too  far  and  is  unable  to 
retrench.  Then  bankruptcy  follows."  The 
man  who  keeps  cutting  prices  until 
he  finally  fails  reminds  us  of  a  tale  of  an 
Irishman  who  owned  a  mule,  whose  daily 
fodder  he  determined  to  reduce  a  little  every 
day  until  the  animal  would  need  none.  He 
got  it  down  to  one  straw  a  day,  then  it  died, 


and  the  only  consolation  he  had  was  the 
thought  of  what  a  fine,  cheap  animal  it  would 
have  been  had  it  lived. 

To  give  the  reader  an  illustration  of  the 
way  prices  are  being  cut  in  tinware  by  local 
hardwaremen,  a  Hardware  representative 
noticed  a  No.  8  hand-made  boiler  in  front 
of  a  hardware  store  in  Queen  street  west, 
which  was  marked  at  90c.  The^tock  needed 
for  the  manufacture  of  this  boiler,  without 
the  copper  bottom,  would  cost  at  least  35c. 
The  copper  bottom  weighs  a  little  over  two 
pounds  at  21c.  per  lb.  Wire  rod,  soldering, 
fire,  etc.,  10c,  in  all  87c,  without  the  cost  of 
making.  It  is  estimated  that  a  good  work- 
man will  not  make  more  than  six  of  these 
boilers  in  a  day,  and  the  wage  paid  to  such 
a  man  would  be  at  the  least  $1.75.  Where 
is  the  profit  ? 

Another  Toronto  hardware  merchant 
speaking  on  the  subject  of  cutting  prices 
said  :  "1  do  not  know  that  the  de 
partment  stores  are  the  worse  offenders.  We 
have  so  many  in  our  ranks  at  present  that 
we  cannot  afford  to  criticise  these  stores  too 
closely.  They  certainly  do  sell  at  a  very 
small  margin,  but  I  doubt  if  they  sell  much 
below  co  t.  I  know  a  department  store  in 
the  city  at  the  present  time,  which  has  baby 
carriages  marked  at  $11.50,  for  which  they 
are  paying$7.7o.  Wehandledthesamegoods 
some  time  ago  and  never  thought  of  marking 
them  at  above  $10.  I  know  some  retailers 
who  do  almost  as  much  harm  to  the  trade  as 
these  stores,  and  are  the  biggest  grumblers. 
The  public  do  not  buy  so  much  cheaper,  on 
the  whole,  at  these  places.  Their  system 
seems  to  be  to  mark  an  article  away  up  at 
the  commencement  of  the  season,  and  then 
to  make  slashing  reductions  on  their!  own 
prices,  and  thereby  they  often  get  a  name 
for  selling  away  below  cost.  Ge.  a  name 
for  rising  eatly,  and  you  can  lie  in  bed  all 
day.  I  can  see  no  other  way  for  competing 
with  them,  other  than  by  buying  skilfully 
and  demanding  a  fair  profit  for  our  goods. 
There  is  not  enough  sympathy  and  confi- 
dence amongst  retail  men,  and  therefore  I 
fear  that  an  organization  for  such  a  purpose 
would  not  be  a  success." 
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Prize  Competition 


TEMPERING  SCREW  DRIVERS. 

I  have  come  across  a  curious  thing  in 
tempering  screw-drivers,  says  a  writer  in  a 
contemporary.  I  find  that  the  third  blue  is 
the  best  temper  for  them.  Heat  a  medium 
size  screw-driver  for  a  length  of  two  to  three 
inches  from  the  end  fo  a  nice  red,  then  im- 
merse it  in  water  to  a  depth  of  about  one 
inch,  take  it  out,  scour  it  bright,  and,  when 
the  first  blue  comes,  brighten  it  again.  Do 
the  same  the  second  time  the  blue  makes  its 
appearance,  and,  when  the  blue  shows  itself 
the  third  time,  immerse  it  in  water.  Care 
should  be  taken  to  have  sufficient  heat  to 
run  the  color  down,  but  it  should  run  as 
slowly  as  possible. 


FAILURES  in  the  hardware  trade  are 
not  numerous.  Yet  there  are  failures ; 
and  just  as  long  as  there  are,  informa- 
tion as  to  how  they  may  be  avo  ded  will  be 
valuable.  In  order  to  secure  the  desired  in- 
formation Hardware  has  decided  to  offer 
prizes  for  essays  on  the  subject  : 

Causes  of  Failure  in  the  Hardware 
Trade,  and  How  Avoided. 

There  will  be  three  prizes  :  $20  for  first  ; 
$10  for  second  ;  and  $5  for  third.  To  each 
of  the  five  essayists  ranking  in  order  after  the 
prize  men  will  be  given  The  Hardware 
Merchant  for  one  year.  This  will  make 
Eight  Prizes  in  all. 

The  rules  of  the  competition  shall  be  as 
follows  ; 

1.  All   the   competitors    must   be    devoting 

their  whole  time  to  some  branch  of 
the  hardware  trade. 

2.  No  essay   must  exceed   2, 500  words   nor 

be  less  than  1,500.  Neatness  will  not 
be  regarded,  beyond  the  point  that  the 
essay  must  be  readable,  and  the  paper 
written  on  one  side  only.  The  sheets 
must  be  fastened  together  and  num- 
bered. 

3.  The  essay  must  be  original. 

4.  Each  essay  must  be  signed  by  a*  nom  de 

plume,  and  both  the  proper  name  and 
the  nom  de  plume  of  the  writer  written 
on  a  slip  and  placed  in  a  sealed  en- 
velope, which  envelope  must  be  ad- 
dressed, Hardware  Merchant,  10 
Front  street  east,  Toronto,  and  across 
the  corner  have  the  words  "  nom  de 
plume."  This  envelope  must  be  en- 
closed in  another,  so  that  no  post  mark 
will  appear  upon  the  former. 

5.  All  essays  must  be  sent  in  to  this  office 

not  later  than  MAY  FIRST,  and  awards 
will  be  announced  as  soon  after  as  pos- 
sible, and  the  prize  essays  will  then  be 
published  in  order. 

6.  As  the  competition  is  to  encourage  thought 

among  merchants  and  clerks,  profes- 
sional writers  will  be  excluded. 

7.  The    judging  will   be   done   by    disinte- 

rested merchants.  The  names  of  these 
merchants  will  be  announced  at  the 
same  time  as  the  award  • 

8.  All  prize  essays  shall  be  the  exclusive  pro- 

perty of  The  Hardware  Merchant. 
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'E  are  getting  along  very  nicely 
in  our  new  quarters,"  said  F. 
Unitt,  Queen  street  west.  "Busi- 
ness is  not  rushing  just  at  this  season  of  the 
year,  but  we  are  never  lonely.  I  find  a 
slight  improvement  in  trade,  and  there  is  a 
li'tle  better  demand  for  paints  and  oils. 
This  store  used  to  be  a  saloon  and  the  boys 
sometimes  feel  dry  when  they  come  in  to 
see  me,  but  I  am  sorry  to  say  that  the  keg 
is  dry  at  present " 


"  We  have  been  doing  quite  a  lot  of 
bicycle  repairing,"  said  B.  Ibbotson,  Queen 
street  west.  "  Work  in  the  shop  has  been 
modera  ely  good,  and  we  have  nothing  to 
grumble  about.  Sales  in  the  store  do  not 
show  much  signs  of  increasing.  It  is  so  ne- 
what  early  to  expect  them  to.  There  is  no 
use  expecting  a  rush  of  business,  when  it  is 
not  the  proper  season  of  the  year  for  it." 


"  Yes,  we  are  painting  up  the  front  of  the 
store  and  making  some  improvements  in  the 
interior,"  said  A.  Welsh,  Queen  street  west. 
"  The  changes  we  are  making  will  give  us 
more  room,  which  we  will  need,  for  we  are 
stocking  up  in  a  complete  line  of  Gurney's 
gas  ranges  and  oil  vapor  stoves.  We  have 
sold  a  few  ranges  lately,  and  have  received 
a  good  many  inquiries  for  gas  and  oil  stoves. 
Paints  and  oils  show  signs  of  moving,  and 
when  the  weather  settles  we  expect  a  good 
demand.  I  do  not  find  profits  any  less  than 
last  year,  though  I  hear  some  complaining." 


"  Business  is  showing  a  little  improve- 
ment," said  an  assistant  of  T.  Meredith, 
King  street  east.  "  There  has  been  a  little 
increase  in  the  demand  for  mixed  paints. 
If  this  weather  continues  the  trade  will  soon 
commence  to  move.  I  think  that  trade 
around  the  market  has  suffered  somewhat 
since  the  market  station  has  been  done 
away  with.  Cheap  market  rates  and  the 
nearness  of  the  station  used  to  bring  many 
farmers  in,  who  are  now  kept  away,  in  bad 
weather.  It  is  too  far  to  carry  large  baskets 
from  the  Union  station,  and  the  street  cars 
do  not  care  to  have  them  aboard.  I  think 
that  there  should  be  a  station  close  to  St. 
Lawrence  Market.  We  are  fitting  out  our 
window  with  a  display  of  mixed  paints  and 
brushes,  of  which  we  have  a  very  complete 
stock." 


"  Lawn  mowers  are  already  coming  to  be 
repaired,"  said  Geo.  Pearsall,  Yonge  street, 
"  and  by  the  looks  of  things,  if  this  weather 
continues,  we  will  soon  have  our  hands  full 
of  this  class  of  work.  There  is  no  doubt  this 
fine  weather  is  improving  trade.  I  do  not 
take  much  interest  in  the  tariff  question  on 
coal  oil,  but  I  do  wish  that  some  dealers 
would  change   their  prices.     There  is  cer- 


tainly no  money  in  it  for  the  retailer  when  he 
pays  I2c.  and  is  compelled  to  sell  at  i2%c.  a 
gallon." 

"  Last  Saturday  was  the  best  day  we  have 
had  around  St.  Lawrence  Market  for  some 
time,"  said  Wm.  Whitten,  King  street  east. 
"  A  good  day's  trade  comes  now  at  such 
very  rare  intervals  that  we  are  liable  to  over- 
rate them,  but  I  think  we  will  soon  find  a 
great  improvement  in  business  when  the 
wea'.her  settles  right  down.  Some  lines  are 
beginning  to  move  a  little  better,  but  it  is 
still  rather  early  for  most  spring  goods." 


"  There  is  little  change  for  the  better  in 
all  lines,  and  just  enough  increase  in  demand 
to  let  you  know  that  spring  is  coming,"  said 
T.  Wilson,  Queen  street  west.  "The  im- 
provement in  trade  is  perhaps  more  notice- 
able in  the  workshop.  Our  profits  may  be 
somewhat  cut  this  spring.  Any  fool  can 
sell  goods  below  cost,  but  it  is  not  business, 
and  very  few  last  long  at  it." 


"  Business  is  not  showing  any  very  great 
signs  of  improvement,"  said  W.  L.  Murray, 
Yonge  street.  "We  have  not  had  enough  fine 
weather  yet  to  give  people  confidence.  Some 
lines  are  showing  a  little  sign  of  improve- 
ment, and  I  feel  confident  that,  if  we  have  a 
continuance  of  this  warm  weather,  we  will 
also  have  a  good  and  early  demand  for 
spring  lines." 


THOS.  WILSON  &  CO. 

A  FORTNIGHT  ago  Hardware  re- 
ferred exclusively  to  the  fact  that 
the  old-established  firm  of  Thos. 
Wilson  &  Co.,  St.  Paul  street,  Montreal, 
was  in  difficulties,  and  voiced  the  general 
regret  of  the  trade  there  that  such  was 
the  case.  On  Wednesday  of  last  week  a 
formal  assignment  was  made  at  the  demand 
of  Robert  Benny.  The  total  liabilities  are 
$37,000  indirect  and  $22,000 direct;  and  how 
the  estate  will  pan  out  is  hardly  known  at 
the  time  of  writing.  The  general  sym- 
pathy of  the  trade,  however,  is  with  Mr. 
Pierre  Dausereau,  who  has  been  carrying 
on  the  business  for  some  years.  The 
principal  indirect  creditors  are :  Banque 
Jacques  Cartier,  $23,000;  Molsons  Bink, 
$10,000  ;  Garand,  Ferrons  &  Co.,  $3,000 ; 
Banque  Ville  Marie,  $1,000.  The  principal 
direct  creditors  are  :  W.  Wilson,  St.  Jude's, 
$2,474  ;  estate,  Thomas  Wilson,  $2,283  » 
Pillow,  Hersey  Manufacturing  Co.,  $1,543  ; 
E.  A.  Manney  &  Co.,  $2,329  ;  Alex.  Wilson, 
$1,1550;  Ontario  Rolling  Mills,  $1,899;  Peck, 
Benny  &  Co.,  $1,895;  R-  Benny,  $500; 
Montreal  tolling  Mills  Co ,  $446  ;  Canada 
Paint  Co.,  $678  ;  Frothingham  &  Work- 
man, $566  ;  Raymond  &  Chartrand,  $500  ; 
Dominion  Horseshoe  Nail  Co.,  $574 ;  C. 
A.  Dumaine,  $500 ;  and  fifty  others  in 
smaller  amounts,  which  will  bring  the  total 
up  to  $37,000  indirect,  and  $22,000  direct. 


A   MAMMOTH  BOTTLE. 

CONSIDERABLE  attention  was  at- 
tracted on  the  9th  of  March  by 
the  exhibition  of  a  mammoth  bottle 
in  front  of  the  hardware,  stove,  plumbing 
and  tinning  establishment  of  M.  Abbott's 
Sons  at  137  Eighth  avenue,  New  York,  says 
Iron  Age.  The  bottle  was  made  for  the 
Emerson  Drug  Company,  and  is  an  exact  fac 
simile  of  the  bottle  in  which  one  of  their  spe- 
cialties is  sent  out.  It  is  to  be  used  for  ad- 
vertising purposes  here  and  finally  sent  to 
London  for  use  there.  The  bottle  is  a  piece 
of  the  handicraft  of  Patrick  Keogh,  the  fore- 
man of  the  sheet  iron  shop,  and  the  raising 
work  on  the  breast  between  the  body  and 
the  neck  of  the  bottle  reflects  credit  to  his 
skill.  The  bottle  is  made  of  No.  22  galvan- 
ized sheet  iron  and  stands  9  feet  high  and  is 
3  feet  6  inches  in  diameter  for  a  height  of  5 
feet,  when  the  breast  gradually  forms  with  a 
curve  or  swell  into  the  neck,  which  is  2  feet  6 
inches  in  diameter.  The  neck  runs  straight 
for  12  inches,  when  the  mouth  of  the  bottle 
flares  to  a  diameter  of  2  feet  4  inches  and 
runs  up  6  inches  and  is  finished  by  a  repre- 
sentation of  a  cork,  which  completes  the 
height.  The  bottle  is  so  made  that  all  the 
seams  and  joints  are  perfectly  smooth  on 
the  outside,  being  soldered  and  then  filed. 
On  the  inside  a  band  covers  all  the  seams 
and  is  thoroughly  soaked  with  solder.  A 
door  is  arranged  near  the  bottom  so  that 
the  bottle  can  be  used  for  the  storage  of  ad- 
vertising matter  and  to  enable  a  workman 
to  get  inside  to  straighten  out  any  deformity 
that  might  be  caused  in  transportation. 
The  bottom  of  the  bottle  is  made  of  2-inch 
wooden  plank  to  allow  it  to  be  bolted  to  a 
wagon  for  showing  through  the  streets.  The 
total  weight  of  this  pride  of  the  sheet  iron 
worker  is  140  pounds,  and  he  laments  that 
it  will  cease  to  attract  attention  as  a  credit 
to  his  art  when  the  painter  transforms  it 
into  a  giant  representation  of  a  bottle  and 
label. 


A  NEW  WATER  FILTER. 

'  An  Italian  inventor  in  New  York  has 
been  discovered  by  an  exchange,  who  has 
just  devised  a  water  filter,  the  principle  of 
which  embodies  a  theory  of  his  own,  that 
water  is  best  filtered  upward  instead  of  from 
the  bottom.  The  inventor  has  had  built  a 
large  can,  which  has  a  conical-shaped  bot- 
tom. Into  this  is  poured  impure  water.  A 
floating  filter  is  put  into  this  vessel,  which 
has  a  moleskin-covered  bottom.  The  water 
is  filtered  upward  by  suction  through  a  pipe 
into  a  catch  basin.  The  floating  filter  set- 
tles down  into  the  bottom  of  the  can  as  the 
water  is  exhausted.  All  impurities  settle 
into  the  cone,  where  they  are  drawn  off 
through  a  tap.  The  advantage  of  filtering 
water  upward  rather  than  downward  is  ob- 
vious. When  water  is  filtered  downward  it 
has  to  be  strained  through  the  accumulation 
of  impurities.  In  filtering  upward  the  im- 
purities fall  to  the  bottom  of  the  vessel. 
The  inventor  claims  that  his  scheme  is  ap- 
plicable to  large  water  plants. 
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Chain,  Rope,  Files,  Saws,  Bool  Calks,  Iron,  Stee 
Tinware,  Nails,  Glass,  etc.,  etc. 


H.  S.  HOWLAND,  SONS  &  GO. 
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No.  37  Front  Street  West,    TOFOIltO. 
ORDERS  SOLICITED. 


STOPPING  THE  CLOCK. 

FRED.  WOODROW,  IN  AGE  OF   STEEL. 

IT  is  a  fact  that  talking  bad  times  is  the 
best  way  to  make  or  perpetuate  them. 
Forebodings,  like  scandal,  are  histori- 
cally contagious.  They  thrive  and  fatten  on 
their  circulation,  and,  like  the  proverbial 
three  crows,  they  multiply  by  report  rather 
than  by  eggs.  There  is  a  tendency  in  aver- 
age human  nature  to  make  the  worst  of  what 
is  bad  enough.  This  is  especially  true  with 
faults  in  character,  and  delinquencies  in 
cash,  credit  or  corns.  In  private  business  a 
bad  name  generally  strangles  the  unfor- 
tunate owner,  and  what  is  true  in  a  whole- 
sale grocery  or  a  milliner's  shop  is  also  true 
in  the  business  of  a  nation.  It  is  simply  a 
difference  in  degree  with  an  identity  in 
cause.-  The  cup  slops  over  and  the  saucer 
fills. 

It  is  manifest  that  in  the  present  depres- 
sion of  trade,  while  there  is  room  for  both 
regret  and  repentance,  there  is  no  justifica- 
tion for  the  bloodcurdling  talk  of  such 
calamity  prophets,  who  had  better  have 
stayed  in  an  accommodating  whale  than 
taken  a  ticket  for  Nineveh.  It  is  true  that 
the  business  of  the  country  has  been  and  is 
still  at  a  low  ebb,  and  it  is  also  true  that 
nothing  is  or  can  be  gained  by  hiding  or 
disguising  facts;  but  even  these  conditions 
make  their  exaggeration  a  greater  evil  than 
the  fact  they  misrepresent  or  distort.  When 
straw  is  dry  and  gunpowder  is  loose  it  is 
folly  to  play  with  matches  ;  and  when  the 
public  mind  is  nervously  susceptible  of 
panic,  the  man  or  men  who  cry  "  fire  "  are 
more  or  less  responsible  for  what  the  hose 
fails  to  save.  It  may  safely  be  said  that  had 
there  been  fewer  of  these  gentlemen  with 
more  lungs  than  sense  in  the  present  crisis, 
there  would  have  been  less  stagnation  of 
business,  and  less  of  gold  laid  to  rest  in  the 
national  stocking.  In  stampeding  the  cow 
we  have  spilled  the  milk.     There  is  still  too 


much  of  this  wild  and  damaging  business 
being  done,  and  it  has  reached  the  point 
where  it  becomes  an  added  calamity  in  mul- 
tiplying the  original  by  two. 

It  is  time  that  we  took  down  the  crape 
from  the  business  door  and  put  by  our  fun- 
eral cards  till  thev  were  really  wanted.  It 
has  become  %  melancholy  fad  to  make  a  na- 
tional anthem  of  "  poor  collections,"  "  poor 
trade,"  "  waiting  for  Congress,"  and  "  I  told 
you  so,"  all  of  which,  like  pins,  are  good 
enough  in  their  place,but  are,to  say  the  least, 
irritating  when  drove  to  the  head  in  the  pub- 
lic cuticle.  The  business  of  the  country  is 
made  up  of  individual  enterprise,  and  when 
these  separate  factors  are  inoculated  with 
the  same  vaccine,  the  whole  body  is  sick  and 
the  whole  heart  is  faint. 

The  causes  that  lie  at  the  root  of  de- 
pression, so  far  as  they  are  economic  or 
legislative,  it  will  take  time  to  remove,  but 
those  that  are  among  the  foolish  incidents  of 
a  panic  can  only  have  the  usual  mushroom 
period  of  existence.  The  scare  has  had  its 
ghost  and  the  apparition  vanishes  ;  the  vol- 
ume of  a  business  as  a  whole  increases.  In 
some  cases  it  may  be  intermittent  and  in  the 
face  of  declining  values.  The  census  of  idle 
manufacturing  plants  may  be  ominously  re- 
luctant to  reduce  its  total,  and  the  masses  of 
the  unemployed  may  still  be  practically  idle, 
but  the  present  movement  of  business  is  not 
to  more  but  less  of  these  evils.  More  works 
are  starting  than  closing  ;  more  men  are  be- 
ing re-employed  than  dismissed,  and  mer- 
chants with  business  covering  large  areas  of 
territory  report  a  marked  increase  in  the 
burden  of  the  mail  carrier  and  the  activity  of 
the  shipping  clerk.  This  recovery  is  so 
plainly  in  progress,  and  the  sources  of  re- 
cuperation so  practically  inexhaustible,  that 
apprehension  as  to  the  future,  even  where 
not  unreasonable,  can  be  but  temporary. 
Commercial  industry  is  assure  to  revive  and 
regain  its  old  prestige  as  is  a  sturdy  oak  that 


gives  its  last  year's  leaves  to  the  wind  to  don 
a  n?w  crown  of  green  under  the  warm  blue 
of  a  spring  and  summer  sky.  Let  the  nation 
put  its  doubts  in  a  rag  bag,  and  enterprise 
that  has  been  dosed  into  unhealthy  slumber 
put  by  its  nightcap  for  the  new  day  dawning 
on  the  night  of  1893. 


METHOD  IN  ARRANGEMENT. 

ORDER  may  or  may  not  be  the  first 
law  of  heaven,  but  when  one  comes 
down  to  prosy  earth  and  strikes  a 
business  establishment  where  order  is  con- 
spicuous by  its  absence,  he  is  very  apt  to 
wish  that  a  commandment  to  enforce  neat- 
ness had  been  placed  in  the  decalogue, 
remarks  Hardware  Reporter.  And  if  clean- 
liness is  next  to  godliness,  then  neatness  in 
arrangement  may  be  rather  forcibly  des- 
cribed as  having  a  lead  pipe  cinch  on  cus- 
tom. People  who  come  into  a  store  to  buy 
goods  like  to  find  at  least  an  attempt  at  ar- 
tistic display.  If  they  fail  in  their  search, 
they  will  very  likely  go  out  again  and  search 
in  another  direction. 

A  dealer  in  hardware  is  very  apt  to  dis- 
pense with  method  in  arrangement  on  the 
plea  that  the  greater  portion  of  his  stock  is 
of  a  staple  character  and  will  sell  itself.  A 
stove  dealer  does  not  go  to  this  extent  in 
neglect  but  frequently  fails  to  arrange  his 
goods  so  that  they  can  be  seen  to  the  best 
advantage.  When  he  goes  to  a  manufactur- 
ing establishment  in  order  to  look  over  and 
possibly  buy  his  trade  outfit,  he  would  be 
very  much  surprised  if  the  show  room  were 
not  a  model  in  the  way  of  display.  Yet, 
after  he  buys  his  goods  and  sets  them  up  in 
his  store,  he  may  possibly  forget  that  this 
display  attracted  his  attention,  and  probably 
his  custom,  and  he  may  even  leave  the 
goods  to  take  care  of  themselves. 

Neglect  in  arranging  goods  for  sale  is  not 
the  rule  in  the  two  trades,  but  the  percent- 
age of  exceptions  is  considerable  and  each 
one  of  them  means  a  certain  loss  of  profit. 
It  pays  to  be  neat,  even  artistic,  within  the 
necessary  limitations.  But  it  does  not  pay 
to  ignore  the  principles  of  order  nor  to  tor- 
get  that  system  and  method  art  always 
trump  cards  in  trade. 


HARDWARE. 


HOW   TO    COLLECT   BILLS. 


I 


6  6  T  THINK  about  all  that  can  be  said 
about  collecting  is  that  the  easiest 
time  to  make  a  collection  is  the 
minute  an  account  is  due,"  observed  an  im- 
plement dealer  to  the  St.  Paul  Trade  Jour- 
nal. "  Perhaps  if  there  was  any  better  time" 
to  make  collection  it  is  when  you  sell  the 
goods,  but  there  is  a  way  in  which  people 
sell  goods  sometimes  that  makes  a  man  slow 
in  paying.  In  other  words,  if  a  customer 
can  be  impressed  with  the  idea  that  he  is 
buying  something  that  is  worth  ioo  cents  on 
the  dollar  and  really  is  mighty  valuable,  and 
that  it  ought  to  be  paid  for  in  cash  very 
quick,  it  is  a  pretty  good  way  to  make  col- 
lections. The  average  dealers  ate  not  care- 
ful enough  about  having  a  definite  time 
stated,  and  impressing  upon  a  customer 
that  they  are  very  anxious  to  have  pay  at 
that  particular  time  ;  and  a  pretty  good  way 
to  do  is  to  say,  '  Now  I  have  got  to  make 
my  payments  at  that  time  and  shall  expect 
my  money.'  That  is  to  say,  it  is  just  as 
well  for  a  customer  to  understand  that  the 
dealer  cannot  meet  his  obligation  unless  the 
customer  meets  them  to  him.  It  is  not 
necessary  to  go  out  to  abuse  anybody  ;  there 
are  a  great  many  people  who  make  that 
mistake  ;  they  think  that  it  is  necessary  to 
abuse  a  customer  in  order  to  get  him  to  pay 
it.  Now  the  fact  of  it  is,  that  the  right  way 
to  make  collections  is  to  urge  your  own 
needs.  You  need  money  and  get  the  man 
in  sympathy  with  your  own  needs,  and  you 
will  make  collections.  One  of  the  best 
ways  in  the  world  to  make  collections  is  to 
get  into  sympathy  with  the  man.  If  he 
says  he  is  hard  up  you  can  tell  him  you  are 
a  great  deal  harder  up  ;  you  can  impress 
that  upon  him  in  such  a  way  that  he  will 
make  an  effort  to  pay  when  he  would  not 
in  any  other  way.  And  then,  as  I  said  be- 
fore, impress  upon  the  customer  when  the 
goods  are  sold  that  you  expect  the  money 
at  that  time  because  you  have  got  to  have 
it  at  that  time.  I  believe  that  while  there 
are  other  ways  of  collecting,  at  the  same 
time,  in  a  general  way,  that  it  is  a  pretty 
good  way  to  get  at  it." 


ANTI-FRICTION    MATERIALS. 

THE  idea  of  using  for  machinery  bear- 
ings some  material  developing  only 
little  friction  when  worked  dry  and 
without  oil,  is  not  one  of  recent  date  only, 
says  a  contemporary,  but  may  be  said  to  go 
back  to  the  time  of  the  Romans,  as  some  of 
the  hand  flour  mills  found  at  Pompeii  have 
the  lower  stone  fitted  with  an  iron  bearing 
which  evidently  worked  dry  in  the  stone 
socket  of  the  upper  stone.  I  believe  the 
wooden  axles  of  waggons  which  are  used 
in  some  parts  of  England  at  the  present 
time  to  transport  heavy  grindstones  from 
the  quarries  are  constructed  with  axles  of 
oak  in  a  similar  manner.  Throughout 
Egypt,  in  the  Nubian  water  wheels,  which 


are  everywhere  employed  for  irrigation,  un- 
lubricated  wooden  bearings  are  uied,  which 
appear  to  wear  very  slowly,  the  surface  of 
the  bearing  acquiring  a  fine  glaze.  Stone 
bearings  have  also  been  employed  for  shaft  . 
In  addition  to  these  oilless  bearings  there 
are  others  in  which,  perhaps,  a  small  quan- 
tity of  grease  might  have  been  employed, 
such  as  the  leather  brushes  used  in  spinning 
wheels,  and  the  leather  band  on  that  part  of 
the  oar  which  works  in  the  rowlock  may  be 
quoted  as  an  instance  of  leather  working  on 
wood.  Glass  has  also  been  tried,  but  the 
only  kind  which  has  survived  to  the  present, 
and  has  been  the  most  successful  of  all,  is 
the  plumbago  bearing. 


CHEAP  BINDER  TWINE. 

FARMERS  in  the  United  States  will  get 
cheap  twine  this  year.  Farm  Imple- 
ments, a  Minneapolis  trade  paper, 
says  :  "  Since  our  last  issue,  prices  of  binder 
twine  have  decreased  still  further,  and  while 
nominal  quotations  remain  at  the  figures 
here  given,  actual  quotations  to  dealers  have 
been  fully  a  cent  lower,  with  further  induce- 
ments offered  in  the  way  of  cash  discounts. 
The  nominal  quotations  f.o.b.  New  York  a 
month  ago  and  now  are  : 

Cents  per  pound. 
Jan.  20.         Feb.  20. 
White  sisal,  500  ft.  .  .6>£  to  7        6      to  6% 

Standard,  500  ft 7      to  7^     6      to  6^ 

Standard,  mixed,  525 

to  1550  ft 7}i  to  8        bl/2  to  7 

Manila,  600  ft 8      to  %yi.     7 

Pure  manila,  650  ft . .  %Y%  to  8#     8      to  %%. 

"These  quotations  are  the  lowest  in  the 
history  of  binder  twine  manufacture,  and  yet 
the  market  is  dull  and  weak,  with  few  in- 
quiries. The  amount  of  twine  carried  over 
in  dealers'  hands  has  much  to  do  with  the 
lack  of  interest  in  the  market,  but  the  steady 
decline  in  price  can  be  attributed  more  to 
the  fact  that  the  policy  of  the  United  States 
Cordage  Co.  is  to  dispose  of  the  twine  in- 
herited by  it  from  its  unfortunate  predeces- 
sor. At  present  prices  there  is  a  very  nar- 
row margin  between  raw  material  and 
manufactured  goods;  so  narrow  that  money 
would  be  lost  on  every  ball  of  twine  made. 
So  long  as  the  market  remains  in  this  state, 
so  long  will  twine  mills  remain  idle  and  the 
chances  of  disposing  of  the  stock  on  hand 
increase.  Dealers  will  never  have  a  more 
favorable  opportunity  for  buying  twine  at 
rock  bottom  prices,  for  it  is  reasonably  cer- 
tain to  advance  with  the  disappearance  of 
old  stock  and  the  manufacture  of  new.  The 
United  States  Cordage  Co.  paid  $5,000,000 
for  the  assets  of  the  National,  and  the  22,500 
tons  of  twine  included  therein, at  an  average 
price  of  6c.  per  pound  net,  would  return  to 
it  over  half  of  the  purchase.  They  can  afford 
to  sell  cheap  twine  under  these  circum- 
stances, but  once  manufacturing  new  twine, 
and  prices  will  again  approach  the  figures 
of  former  years." 


BOILER  BRACING. 

An  engineer,  according  to  American 
Manufacturer,  expresses  the  following  on 
the  bracing  of  boilers.  If  the  boiler  braces 
are  made  a  trifle  short,  and  then  wedges 
made  and  driven  in  between  the  ends  and 
the  boiler  plate  a  very  solid  brace  is  ob- 
tained. If  wedges  cannot  be  made  to  work, 
however,  it  is  best  to  run  it  in  a  hole,  thread 
it  and  insert  a  set  screw  and  turn  up  the 
wedge  plate  against  the  boiler.  This  method 
has  been  discarded,  for  it  was  proven  that 
boilers  thus  braced  always  worked  loose  at 
the  ends.  The  constant  contracting  of  the 
plates  when  subjected  to  heat  and  cold  alter- 
nately work  the  braces  too  much.  Where 
the  braces  are  set  at  angles  near  the  ends, 
the  same  are  shorter  and  of  course  more 
rigid  and  are  not  so  likely  to  be  injured  by 
heat  or  cold.  Some  object  to  having  the 
rivet  heads  in  contact  with  the  fire,  but  there 
is  really  no  harm.  The  head  usually  coats 
over  in  a  year  or  two,  and  that  is  the  end  of 
it.  Short  braces  are  better  and  more  lasting 
than  long  ones  in  boilers. 


FOR  YOUR  OWN  GOOD. 

Everything  being  equal,  every  merchant 
aud  manufacturer  ought  to  give  the  prefer- 
ence in  all  his  purchases  to  those  who  ad- 
vertise, not  alone  because  they  generally 
have  more  enterprise,  are  more  business-like, 
are  not  afraid  to  let  the  world  know  that 
they  exist  and  what  they  have  to  offer,  and 
are  more  liberal  in  all  their  dealings,  but, 
adds  an  exchange,  because  you  yourself,  be 
you  retailer  or  wholesaler,  have  to  and  do 
advertise,  and  would  like  to  be  treated  the 
same  way  by  those  whom  you  cater  for.  An 
advertisement  is,  in  a  sense,  an  invitation, 
and  it  seems  only  reasonable  and  just  to 
trade  with  people  who  invite  you,  rather 
than  with  those  who  either  do  not  care  to 
do  so,  or  think  they  have  your  custom  so 
solid  that  you  cannot  do  wirfiout  them.  You 
will  find  that  you  can  do  better  with  ad- 
vertisers than  with  non-advertisers.  Trade 
where  you  are  invited.  It  will  be  money  in 
your  pocket. — Hardware  Reporter. 


HOW  TO  DRILL   HOLES  IN  GLASS. 

A  writer  in  the  Scientific  American  des- 
cribes how  he  drills  a  hole  in  glass  as  fol- 
lows :  Take  a  small  common  three-cornered 
saw  file  and  break  off  an  inch  of  the  end  of 
it.  Then  take  to  a  grindstone  and  grind  a 
blunt,  triangular  point  on  it,  being  careful 
not  to  hurt  the  temper.  Leave  the  file  in 
the  handle  and  bore  just  like  ycu  would 
with  an  awl.  The  point  of  the  file  should 
not  be  longer  then  the  file  is  thick.  Use 
turpentine  as  a  lubricant,  and  keep  the  cut- 
ting edges  on  points  of  the  file  sharp  with 
an  oil  stone.  I  have  bored  holes  two  inches 
deep  in  a  short  time  by  hand  in  glass  by 
this  method.  In  boring  a  plate  I  have  found 
it  best  to  bore  from  both  sides,  using  very 
light  pressure  toward  the  last,  always  laying 
the  plate  solid  on  a  paper-bound  book. 


HARDWARE 


Brandram  Bros.  &  Co. 

ROTHERHITHE,  LONDON,  ENG, 


Star  Cycle  Works 


Wolverhampton,  England. 


B.  B. 

GENUINE 


Celebrated 
Brand 


B.  B. 

NO.  ONE 


B.  B.      WHITE  LEAD 


White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  tho  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


For  samples  and  information  apply  to 


HENDERSON  &  POTTS 


CYCLE    RACK    PATENTS   APPLIED   FOU. 

FOR  the  season  of  1894  these  celebrated  Cycles  will,  for  the  first  time,  be  obtain- 
able in  Canada.  Hitherto  the  entire  output  of  our  extensive  works  has  been 
taken  by  the  English  home  trade.  Large  additions  to  the  works  and  plant 
have  greatly  increased  our  facilities,  and  we  are  now  ready  to  supply  the  Canadian 
demand.  Due  consideration  has  been  given  to  the  importance  of  minimum  weight, 
but  we  are  not  prepared  to  risk  our  reputation  for  RELIABILITY  by  committing 
ourselves  to  an  extreme  course. 

We  have  adopted  a  larger  diameter  and  lighter  gauge  of  tubing  in  the  construction 
of  our  Frames  and  Handle  Bars,  improved  and  detachable  Brake-work,  further 
improvements  in  Ball  Head  and  Handle  Bar  adjustments,  Dust-Proof  Crank  Bracket 
and  Hubs,  a  narrow  Tread  in  conjunction  with  improved  Pedal  Attachment  and 
dished  Chain  Wheel,  special  patterns  in  Tubular  Seat  Pillar,  Foot  Rest,  Step,  Brake 
and  Steering  Lock;  all  chains  will  have  Hardened  Links  and  be  of  a  higher  class 
than  heretofore  ;  a  neater  and  more  effective  Chain  Adjustment  ;  Chain  Wheels 
specially  milled  to  secure  free  running  ;  Nuts  reduced  to  a  minimum  of  sizes,  with 
Box-Spanner  to  fit  same,  parts  interchangeable,  high  standard  of  finish  throughout. 


Nova  Scotia  Paint  Works, 


Halifax,  N.S. 


A.   A.   ALLAN   &   CO. 


51    Bay  Street. 


Canadian  Agents,  TORONTO. 


DISPLAY  SIGNS. 

THE  cosmopolitan  character  of  the 
people  of  the  United  States  is  such 
that  for  the  best  results  of  money  ex- 
pended in  advertising  to  be  manifest,  it 
should  be  so  placed  that  he  who  runs  may 
read,  and  also  comprehend,  and  without  go- 
ing to  expense  for  the  same. 

The  value  of  the  advertising  sign  in  ac- 
complishing this  end  is  being  generally  re- 
cognized by  the  modern  advertiser,  sup- 
ported in  his  belief  by  the  now  moderate 
cost  of  brush  advertising  and  the  durability 
of  the  same.  In  placing  an  order  for  this 
kind  of  work  as  much  care  should  be  taken 
as  would  be  for  the  construction  of  an  ad. 
executed  with  printers'  ink.  The  modern 
brusher  is  as  much  of  a  designer  as  his  typo- 
graphical brother,  and  if  you  find  trouble  to 
compose  an  advertisement,  state  your  ideas 
to  him  and  he  will  do  the  test  to  the  satis- 
faction of  all  concerned.  Take  just  as  much 
pains  to  see  good  space  is  secured  as  you 
do  to  get  the  "  top  of  column  next  to  read- 
ing matter  "  in  your  daily  announcements. 
And  when  the  work  is  done  give  it  a  good 
inspection.  On  street  car  lines,  get  the 
sides  of  buildings  people  will  see  coming  in 
toward  the  centre  of  the  city.  The  painter 
has  a  "  nose  tor  space  "  and  a  way  of  getting 
it  cheap  that  is  i  surprise  to  the  novice. 

The  name  of  a  business  should  not  be  so 
long  as  to  cover  up  the  wares  you  advertise; 


the  rush  nowadays  creates  a  tendency  to- 
ward shortening  the  common  names  of  peo- 
ple and  things.  A  firm  in  Davenport,  Iowa, 
christened  their  business  "The  Why,"  while 
one  in  Indianapolis  answers  to  "The  When." 
In  advertising  a  business  house  a  little  more 
must  be  said  than  for  a  proprietary  article. 
The  wall  advertisement  of  the  great  Pitts- 
burg department  store  is  the  best  I  have  yet 
seen  for  a  mercantile  firm.  In  harmonious 
colors  it  simply  states  : 


SOLOMON  &  RUBEN, 


Universal       Providers. 


Smithfield  St.,  cor  Diamond. 


Anarchists  in  Paris  is  attracting  much  at- 
tention to  the  new  institution,  which  causes 
people  to  flee  in  all  directions  whenever  it 
appears  on  the  street,  as  it  does  now  several 
times  daily.  It  is  the  official  bomb  chariot. 
It  consists  of  a  light  frame,  including  a 
hooded  iron  seat,  which  protects  the  driver. 
The  body  of  the  vehicle  is  hung  with  delicate 
sets  of  springs.  The  appliance  for  holding 
the  bombs  is  muffled  india  rubber.  An  old 
ambling  horse  draws  it  always  at  a  slow 
pace.  The  coachman  is  an  artilleryman, 
whose  salary  was  raised  this  week.  The 
suspected  bombs  are  taken  to  a  spot  near 
the  fortifications. 


Visitors  at  Chicago  last  summer  could  not 
help  but  be  impressed  with  the  amount  of 
paint  expended  at  that  point.  Everything, 
from  hams  to  hosiery — in  fact,  everthing  fit 
to  eat,  drink,  or  wear,  and  somethings  not 
fit — were  handled  in  such  a  manner  as  to 
excite  admiration. — E.  L.  HARMON,  in 
Printers'  Ink. 


A  NOVEL  INSTITUTION. 

A  correspondent  of  the  New  York  Sun, 
writing  from  Paris,  describes  as  follows  a  new 
appliance  which  has  made  its  appearance  in 
the  streets  of  the  French  capital  since  the 
late  bomb  epidemic  :     The  activity  of  the 


CAPITAL  AND  LABOR. 

Here  is  the  way  Bob  Ingersoll  puts  it. 
"  Here  is  a  harness  shop.  One  man  in  the 
shop  is  always  busy  through  the  day — al- 
ways industrious.  In  the  evening  he  goes 
courting  some  nice  girl.  There  a^e  five 
other  men  in  the  shop  that  don't  do  this 
thing.  They  spend  half  of  their  working 
evenings  in  dissipation.  The  first  young 
man  by  and  by  cuts  out  these  others,  and 
gets  a  harness  store  of  his  own.  Then  he 
marries  the  girl.  Soon  he  is  able  to  take 
his  wife  out  riding  of  an  evening.  The  five 
laborers — his  former  companions — who  see 
him  indulging  in  this  luxury,  retire  to  the 
neighboring  saloon  and  pass  resolutions  that 
there  is  an  eternal  struggle  between  capital 
and  labor." 


HARDWARE. 


THE  MISCHIEF  OF  LONG  CREDITS. 

THE  experience  of  the  trade  during  the 
past  half-year,  says  Iron  Ajje,  is  likely 
to  lead  to  some  reforms  in  business 
matters  which  will  lay  the  foundation  for  a 
better  prosperity.  For  months  manufactur- 
ers and  merchants  have  recognized  the  ne- 
cessity for  scrutinizing  credits  closely,  and 
it  is  a  well-known  fact  that  some  of  the  large 
jobbing  houses  have  spoken  very  frankly  to 
their  retail  customers,  suggesting  that  per- 
haps they  were  buying  in  too  large  quanti- 
ties and  expecting  to  have  too  long  time  for 
payment.  The  result  has  been  that  credits 
in  many  cases  have  been  shortened,  and 
instead  of  selling  goods  on  three  or  four 
months'  tima,  the  terms  have  been  made  30 
or  60  days,  with  a  further  inducement  in  the 
way  of  an  attractive  cash  discount  for  imme- 
diate payment.  In  some  sections  of  the 
country  the  extended  credits  which  have 
prevailed  have  unquestionably  contributed 
not  a  little  to  the  depression  and  disaster 
which  characterized  the  closing  half  of  1893, 
the  effects  of  such  a  system  in  times  of 
financial  disturbance  being  far  reaching.  It 
is  probable  that  in  comparatively  few  sec- 
tions of  the  country  is  the  credit  system 
carried  to  the  extent  referred  to  by  one  of 
our  correspondents,  who  alludes  to  the  fact 
that  goods  sold  in  January  are  us^lly  not 
paid  for  until  the  fall  and  winter  following, 
but  many  merchants  have  on  their  books 
accounts  which  run  for  even  a  longer  time. 

We  have  frequently  discussed  the  question 
as  to  the  desirability  and  feasibility  of  con- 
ducting the  hardware  business  on  a  cash 
basis,  and  have  explained  the  methods 
adopted  by  merchants  to  accomplish  this 
end.  The  interest  which  has  been  taken 
in  such  discussions  shows  that  the  trade 
recognize  the  usefulness  of  information  as 
to  how  the  present  condition  can  be  im- 
proved, and  the  measures  which  other  mer- 
chants have  adopted.  In  this  connection 
we  take  pleasure  in  laying  before  our  readers 
the  following  circular,  issued  by  Ben.  J. 
Schuster,  Selma,  Ala.,  in  which  he  refers  to 
the  mischief  of  long  credits,  and  announces 
the  policy  which  he  will  hereafter  adopt  ; 

To  My  Friends  and  Patrons, — With  the 
close  of  the  present  year  the  lesson  taught 
by  costly  experience  would  warrant  a  glance 
into  the  future.  The  country  has  witnessed 
the  most  disastrous  business  depression  that 
has  ever  befallen  a  nation.  Failures  followed 
by  failures  and  ruin  have  paralyzed  the 
channels  of  trade,  caused  by  a  culmination 
of  circumstances  too  varied  to  discuss  ex- 
cept as  pertains  to  this  immediate  section. 
The  paramount  cause  is  the  old  system  of 
long  credit,  with  which  any  business  will 
sooner  or  later  be  brought  to  disaster.  All 
must  succumb  to  the  inevitable  fate.  The 
remedy,  then,  must  be  applied  before  the 
disease  has  eaten  too  far  into  the  vital  parts. 

In  the  coming  year  I  shall  be  prepared  to 
serve   my  customeis,   but  upon  a  different 


and  more  solid  basis.  I  have  laid  in  a  very 
large  supply  of  seasonable  goods,  bought  at 
low  prices,  which  I  will  be  pleased  to  sell  at 
a  corresponding  price,  but  at  terms  strictly 
60  days,  or  2  per  cent,  cash  10  days.  No  de- 
viation whatever  from  this,  and  I  will  make 
it  to  your  interest  to  purchase  from  me  at 
these  terms  and  prices.  A  business  cannot 
succeed  selling  goods  in  January  payable  the 
following  fall. 

Trusting  you  will  appreciate  this  effort  of 
mine  to  reform  our  present  incorrect  system 
of  transacting  business,  which  must  in  the 
end  result  beneficially,  thanking  you  for 
your  past  favors  and  soliciting  a  continuance 
thereof  upon  the  new  system  only,  I  am, 
etc. 


THE  EMBRYO  MECHANIC. 

THE  genuine  mechanic  is  not  so  much 
a  shop  as  a  family  product,  says  Age 
of  Steel.  All  men  are  not  born  alike, 
either  in  shape  of  the  nose  or  the  bias  of 
brain.  One  man  is  a  poet  or  a  painter,  who, 
if  put  to  a  lathe  or  shoemaker's  last  in  his 
youth,  would  have  been  a  failure  at  either. 
The  idea  that  the  human  brain  is  of  so  plas- 
tic and  accommodating  a  nature  that,  like 
plaster  of  paris,  it  can  be  modeled  into  the 
bust  of  a  president  or  the  head  of  an  Edison, 
is,  as  far  as  facts  go,  too  great  a  compliment 
to  human  ability.  A  universal  head  is  not 
to  be  found  on  the  same  shoulders,  nor  the 
brain  of  the  race  miraculously  accommo- 
dated under  the  same  hat.  The  greatest 
man  is  but  a  fraction  of  the  rest,  and  the 
wisest  is  only  a  single  focus  in  a  many- 
sided  lamp.  It  is  true,  in  a  certain  sense, 
that  as  the  twig  is  bent  so  is  the  tree  in- 
clined, but  a  curve  in  a  willow  never  made 
it  other  than  a  willow,  nor  the  training  of  a 
briar  made  it  a  rose.  Curves  never  change 
the  timber,  and  it  is  as  true  to-day  as  it  was 
when  Adam  was  a  gardener,  that  men  do  not 
gather  figs  of  thistles,  nor  grapes  of  thorns. 

It  is,  perhaps,  natural  for  a  parent  to  sup- 
pose that  his  babies  are  Washingtons  or 
Mozarts,  or  the  germs  of  Edisons  in  inven- 
tion, or  Napoleons  in  finance  ;  but  the  wish 
alone  can  never  be  the  father  of  the  fact.  The 
boy  intended  to  run  his  father's  business  may 
prove  to  be  better  able  to  run  a  lathe  than 
manage  a  mill,  and  on  the  other  hand,  talents 
may  be  wasted  in  making  shoes  that  in 
their  right  sphere  would  have  made  history 
and  fortune.  Society  is  crowded  with  misfits 
of  this  kind,  and  consequently  with  men  who 
have  no  happier  destiny  than  being  round 
pegs  in  square  holes. 

Society  has  been  doing  something  to 
remedy  this  evil  by  manual  and  technical 
schools,  in  which  the  natural  bent  ef  youth 
can  be  peiceived  and  put  to  its  natural 
service.  Under  such  conditions  it  is  reason- 
able to  anticipate  a  change  for  the  better, 
and  fewer  misdirected  lives  thrown  away  in 
adjusting  their  feet  to  misfit  shoes.  The 
world  is  crowded    with    educated  imbeciles 


who  would  be  less  a  disappointment  to  their 
parents  or  a  burden  to  themselves  and  so- 
ciety, had  their  special  individual  abilities 
been  studied  and  their  course  in  life  deter- 
mined by  their  personal  aptitudes.  It  might 
not  be  what  a  capitalist  would  wish,  to  see 
the  heir  of  his  fortune  show  a  preference  for 
mechanics  rather  than  finance,  but  if  his  in- 
stincts and  gifts  are  in  that  direction  it  is 
better  they  should  be  successful  in  mechani- 
cal pursuits  than  become  a  failure  in  Wall 
Street  or  the  stock  market.  It  may  not  be 
easy  in  every  case  to  determine  the  vocation 
best  suited  to  a  young  man,  but  it  may  be 
said  that  where  the  mechanical  turn  is 
strong  it  is  soon  known.  Technical  educa- 
tion soon  decides  this  matter,  and  where  it 
is  beyond  question  it  is  nothing  less  than 
criminal  folly  to  reverse  the  signpost  and 
change  the  route  in  defiance  of  natural  law. 
There  are  too  many  unfortunate  men  in  the 
world  who  were  pigeon-holed  in  their  youth 
where  nature  never  placed  them,  and  only 
folly  consented  to  their  misfortune. 


STRENGTHENING  LEAD   PIPE. 

A  MANUFACTURER  of  lead  pipes 
is  rejoicing  somewhat  over  a  process 
that  has  just  come  into. his  posses- 
sion for  giving  a  pipe  made  of  lead  a  much 
greater  power  to  resist  a  bursting  pressure 
than  was  ever  possible  heretofore.  As  shown 
in  an  exchange,  a  coil  of  steel  wire  is  made 
use  of  for  this  purpose,  which  is  led  into  the 
machine  that  forms  a  pipe  in  such  a  way 
that  it  comes  out  in  the  body  of  the  pipe  all 
wound  in  a  coil,  just  large  enough  to  be 
covered  up  by  the  lead  walls  on  both  sides. 
This  helps  to  keep  the  pipe  in  its  circular 
form,  allowing  it  to  be  easily  bent,  and  in- 
creasing its  strength  twenty-fold.  Hose 
pipes  have  been  treated  in  this  manner  for 
some  time,  and  pipes  made  of  copper,  and 
corrugated  in  the  screw-thread  form,  can  be 
wound  with  steel  to  give  the  required 
strength  against  bursting  and  still  be  left 
free  to  expand  or  contract  as  the  case  may 
require.  We  shall  expect  to  hear  of  some 
one  before  long  making  use  of  this  very  prin- 
ciple in  drawing  brass  tubing  that  will  have 
a  steel  wire  coiled  up  within  the  shell  of  the 
pipe  to  add  to  the  strength  of  the  brass, 
while  the  brass  can  give  good  protection  to 
the  steel. 
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[Importers,  wholesale  merchants  and  manufacturers 
should  send  any  items  intended  for  this  department  so 
that  they  may  reach  the  head  office  not  later  than  Wed- 
nesday morning.  The  editor  will  always  welcome  such 
information.] 

A  MANUFACTURERS'  section  of 
the  Toronto  Board  of  Trade  was 
formed  Monday,  with  a  membership 
of  twenty-seven.  E.  Gurney  presided,  and 
the  first  business  taken  up  was  the  selection 
of  an  Executive  Committee,  which  resulted 
as  follows  :  L.  M.  Jones,  E.  Gurney,  A.  E. 
Kemp,  W.  K.  McNaught,  Robert  McClean, 
W.  D.  Warren,  and  J.  P.  Murray.  A  meeting 
of  this  committee  was  then  held,  at  which 
E.  Gurney  was  appointed  chairman,  L.  M. 
Jones,  deputy-chairman,  and  E.  A.  Willis, 
secretary-treasurer. 

Country  retailers,  though  doing  a  good 
business,  can  greatly  increase  it  by  the  use 
of  the  local  paper. — Printers'  Ink. 

Tariff  on  Canadian  frogs  is  something 
everybody  is  interested  in.  Let  the  crea- 
tures be  prosecuted  if  they  attempt  to  jump 
the  tax — Chicago  Journal. 

The  weights  and  measures  inspector  at 
Kingston  is  seizing  all  the  steelyards  that  he 
can  find.  He  finds  some  very  ancient  look- 
ing articles  used  for  weighing. 

The  Massey  Harris  Co.'s  implement  ware- 
house at  Griswold  was  destroyed  by  fire  re- 
cently. Everything  was  got  out  of  the  build- 
ing, except  some  repairs  and  binding  twine. 

The  Toronto  Gutta  Percha  and  Rubber 
Company  will  proceed  against  Windsor  for 
a  fulfillment  of  the  contract  entered  into  by 
the  council  of  last  year  for  the  purchase  of 
2,000  feet  of  hose. 

Wm.  Montgomery,  who  has  for  some  years 
been  in  the  employ  of  Jas.  McNichol,  gen- 
eral blacksmith,  Norwood,  intends  going 
into  business  for  himself  in  Bathurst  town- 
ship, near  the  town  of  Perth. 

An  important  discovery  of  mica  is  report- 
ed in  the  Lake  of  the  Woods  district,  not  far 
from  Rat  Portage.  The  quality  of  the  mica 
is  said  to  be  good.  Sheets  8  by  14  inches 
are  said  to  be  not  uncommon. 

In  troubled  water  you  can  scarce  see  your 
face,  or  see  it  very  little,  till  the  water  be 
quiet  and  stands  still ;  so  in  troubled  times 
you  can  see  little  truth  ;  when  times  are 
quiet  and  settled,  then  truth  appears. 

The  Metal  and  Hardware  Association, 
recently  formed  in  connection  with  the 
Montreal  Board  of  Trade,  has  located  its 
quarters  in  the  building  of  the  latter.  Hence- 
forth its  meetings  will  be  held  every  Wednes- 
day. 

The  council  of  the  Board  of  Trade  of 
Victoria,  B.C.,  have  voted  against  the  pro- 
position  of    the   Winnipeg    and    St.    John 


NEW 


Steel  Creamer  Tap 

All  Parts  Retinned 

Superior  to  Lead  Taps 
and  much  cheaper.     .    . 


THOS.  DAVIDSON 


&C0. 

MONTREAL 


SS.  SMOKELESS  POWDER 


Is  the  best;  it  does 
not  contain  any  nitro 
glycerine,  and  is  not 
aflected  by  the  heat  or  cold.  It  is  made  by  the  Smokeless  Powder  Company,  Limited, 
Dashwood  House,  New  Broad  Street,  London,  E.  C.  Works,  "  Barwick  Herts."  It 
is  used  by  sportsmen  all  over  the  Dominion.     One  firm  in  New  York  have  purchased 
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Boards  of  Trade  to  have  the  duty  on  nee 
reduced,  as  it  would  enable  the  Chinese  to 
work  at  rates  at  which  the  white  laborer 
could  not  live. 

Superintendent  Brynes,  of  the  New  York 
police,  sent  out  a  general  order  from  police 
headquarters  the  other  night  to  the  different 
stations,  notifying  the  captains  that  the 
nickel  in  the  slot  business,  which  has  been 
carried  on  in  saloons  and  barber  shops, 
must  be  stopped  at  once. 

J.  Stafford,  representing  the  Gould  Bicycle 
Co.,  of  Brantford,  has  been  in  British  Co- 
lumbia for  several  weeks.  He  is  in  Vancou- 
ver, but  expects  to  leave  for  Winnipeg  in  a 
day  or  two.  In  his  wanderings  about  the 
province  he  finds  Vancouver  the  centre  of 
interest  so  far  as  'cycling  is  concerned. — 
Vancouver  World. 

W.  F.  Irwin,  general  agent  of  the  Massey- 
Harris  Company,  has  more  territory  added 
to  his  division  and  now  has  under  his  charge 
all  the  agencies  on  the  Northern  Pacific  and 
main  line  of  the  C.P.R.  to  Winnipeg.  This, 
with  the  Souris  to  Estevan  and  Pipestone 
will  give  him  a  large  and  responsible  terri- 
tory to  cover. — Manitoba  Free  Press. 

The  use  of  steel  barrels  for  the  transport 
of  petroleum  is  said  to  be  on  the  increase  in 
European  countries.  In  an  economic  sense 
they  are  in  the  long  run  advisable,  while  ex- 
emption from  leakage  and  the  losses  and 
dangers  resulting  therefrom  minimize  in- 
surance rates  and  make  this  fast  increasing 


traffic  in  oil  less  hazardous  to  both  ships  and 
crews.  There  is  probably  a  new  field  for 
steel  in  this  direction. 

The  largest  vessel  on  the  lakes  was  suc- 
cessfully launched  at  the  Wyandotte  yards 
of  the  Detroit  Drydocks  Shipbuilding  Com- 
pany Wednesday  afternoon.  She  was  named 
the  Harvey  H.  Brown.  The  Brown  is  362 
feet  over  all,  42  feet  beam  and  25  feet  depth, 
and  will  carry  4,000  net  tons  of  cargo.  She 
is  owned  by  a  syndicate. 

The  pistons  of  the  high-pressure  air  com- 
pressors of  the  pneumatic  tramway  at  Berne, 
Switzerland,  are  packed  with  ebonite  rings 
which  fit  in  grooves,  and  are  pressed  against 
the  cylinder  sides  by  a  double  brass  spring. 
It  is  asserted  that  pistons  thus  packed  are 
tight,  and  will  last  from  three  to  four  months 
with  no  wear  of  the  cylinder  sides.  The  in- 
troduction of  these  ebonite  rings  in  high- 
pressure  air  compressors  is  spoken  of  as  a 
decided  improvement. 

Warren  Leaman,  of  Moncton,  N.B.,  has 
invented  a  useful  article  in  the  shape  of  a 
window  lock.  The  lock  is  composed  of  a 
rachet  that  takes  the  place  of  a  window  stop, 
extending  up  and  down  the  side  of  the  win 
dow.  The  lock  proper  is  operated  with  a 
thumb  lift  from  the  outside,  and  is  so  con- 
structed that  it  can  never  get  out  of  order, 
nor  can  it  scratch  the  wood,  and  out  of 
several  hundred  window  lock  designs  is  the 
only  one  that  locks  both  up  and  down.  Mr. 
Leaman  had  his  patent,  which  is  known  as 
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the  Leaman  Lock,  patented  on  August  10, 
1893,  the  patentee  being  Jas.  A.  Leaman,  of 
Halifax. 

Encouraged  by  the  increasing  richness  of 
the  ore  in  the  main  lead  ot  the  Sultana,  the 
proprietors  have  determined  to  increase 
the  output  and  the  capacity  of  the  plant. 
Two  carloads  of  machinery  are  now  en  route 
to  the  mine,  and  when  these  are  placed  in 
position,  milling  operations  will  be  resumed. 
Meantime  the  quality  of  the  ore  being  mined 
is  highly  satisfactory. — Free  Press,  Winni- 
peg- 

John  Cameron  was  in  town  on  Tuesday  in 
the  interests  of  the  J.  B.  McLean  Co.,  of 
Toronto,  trade  journal  publishers.  We  have 
always  impressed  upon  our  merchants  the 
necessity  of  reading  the  trade  journals  relat-, 
ing  to  their  own  particular  lines,  and  we  are 
pleased  to  say  that  Mr.  Cameron  met  with 
success  while  here  last  week.  A  few  dollars 
a  year  spent  in  trade  journals  is  money  well 
spent. — Bolton  Enterprise. 

The  unemployed  Montreal  nail  makers 
have  appointed  a  committee  to  wait  upon 
the  three  rolling  mill  firms  and  see  if  an  ar- 
rangement as  to  the  rate  of  wages  cannot  be 
come  to.  The  committee  will  submit  a 
scale  of  wages  which  the  workingmen  think 
to  be  a  fair  one,  and  if  accepted  will  give 
them  work  all  the  year  round,  and  not  only 
for  a  few  months  as  now.  Two  hundred 
and  fifty  hands  have  been  idle  for  two 
months. 

Postmaster  Dayton  has  made  arrange- 
ments whereby  postal  cards  may  be  procured 
in  sheets  (32  on  a  sheet)  in  quantities  of 
5,000  cards  or  more.  The  issue  of  postal 
cards  in  this  form  is  of  great  convenience  to 
those  using  large  quantities  on  which  to 
print  circulars,  notices,  etc.,  as  it  materially 
reduces  the  cost  of  press  work.  Heretofore 
it  has  been  necessary  to  order  such  cards 
some  time  in  advance,  but  all  orders  will 
hereafter  be  promptly  filled  on  demand. — 
N.  Y.  Journal  of  Commerce. 

At  a  meeting  of  the  committee  on  Mr. 
Balfour's  Pharmacy  bill  held  last  week,  it 
was  decided  not  to  reopen  the  general  ques- 
tion of  amending  the  Pharmacy  Act,  but  to 
pass  the  bill  as  introduced  in  the  House, 
permanently  establishing  the  right  of  general 
dealers  to  sell  patent  or  proprietary  medi- 
cines of  all  kinds,  until  some  general  legisla- 
tion can  be  perfected  dealing  with  the  whole 
matter  in  the  public  interest,  without  regard 
to  the  special  interests  of  any  class. 

Machinists  will  find  copper  to  be  the  most 
handy  metal  in  one  particular — it  can  be 
beaten  cold  intoall  manner  of  forms.  Copper- 
smithing  in  an  otdinary  sense  requires  little 
or  no  practice  by  anyone  familiar  with  the 
use  of  the  hammer  and  with  the  flow  of  the 
metal.  In  making  small  machine  models 
for  exhibition,  in  experimenting  on  difficult 
shapes  where  the  experiment  has  not  ad- 
vanced  to  a   stage  which  permits  dies  to 


be  profitably  made,  and  in  the  making  of 
light  hollow  patterns,  this  metal  thus  formed 
will  be  found  very  valuable. — Industrial 
World. 

The  International  Bureau  of  Universal 
Postal  Union  has  advised  the  Postoffice 
Department  at  Washington  that  the  admin- 
istrations of  Austria,  Belgium,  Bulgaria, 
Bosnia  -  Herzegovina,  Denmark,  Egypt, 
France,  Hungary,  Italy,  Luxemberg,  Nicar- 
agua, Norway,  the  Netherlands,  East  Indies, 
the  Netherlands  Guiana,  Paraguay,  Portu- 
gal, Russia,  Spain,  Sweden,  and  Tunis  con- 
sent to  admit  to  the  mails  exchanged  with 
other  countries  of  the  Postal  Union,  "  sam- 
ples" of  articles  composed  of  glass  or  other 
fragile  substances,  provided  that  the  sam- 
ples are  packed  so  as  to  preclude  the  possi- 
bility of  injury  to  postal  employes  or  the 
other  correspondence  in  case  the  articles 
should  break.  The  superintendent  of  for- 
eign mails  has  issued  a  circular  letter  to 
postmasters  containing  this  information  and 
directing  them  to  receive  such  packages  for 
mailing  to  the  countries  mentioned  and  to 
deliver  such  articles  when  received. 

The  first  steel  sailing  ship  built  in  Ameri- 
ca, and  soon  to  leave  the  slips  for  her 
maiden  voyage,  is  a  splendid  type  of  the 
steel  vessel  of  that  class,  according  to  Age 
of  Steel.  It  is  330  feet  long,  has  a  beam  of 
45  feet,  a  depth  of  27  feet  3  inches,  has  a  22- 
foot  6-inch  draught,  and  is  designed  to  carry 
4,500  tons  dead  weight.  The  main  deck  is 
of  steel  ;  the  lower  deck  has  steel  stringers 
and  plates.  The  masts,  topmasts,  bowsprit 
and  yards  are  all  of  steel,  and  will  carry 
about  13,000  yards  of  .canvas.  The  cost  of 
such  a  ship  is  a  little  in  excess  ot  the  usual 
wooden  hulled  vessel,  but  the  advantages 
which  steel  vessels  have  over  those  of  wood 
in  commanding  freights  is  in  its  favor.  The 
adoption  of  steel  in  vessels  of  this  class  is 
likely  to  be  continued,  and  if  so,  to  further 
extend  the  domain  and  the  industry  of  the 
modern  steel  maker,  which  in  these  days  of 
enormous  producing  capacity  is  a  steel 
plank  across  the  stream. 


A  WORD  TO  ASSISTANTS. 

HOW  many  are  there  who  fully  realize 
their  position,  and  their  obligations 
to  themselves  and  their  employers  ? 
says  a  writer  in  London  Hardwareman. 
The  failure  to  do  so  is  probably  not  due  to 
intentional  indifference,  but  to  a  natural  in- 
stinct for  doing  the  least  possible  unless 
appreciation  of  their  services  is  manifested 
by  something  more  than  pleasant  words,  or 
even  by  the  payment  of  a  fair  salary.  What 
is  most  of  all  wanted  is  a  mutual  belief  in 
each  other,  employer  and  employed.  Self- 
ishness and  mistrust  are  common  to  human 
nature,  and  therefore  natural,  and  conse- 
quently must  be  counteracted  and  fore- 
stalled by  that  which  will  alone  give  to  either 
employer  or  employees  a  workable  basis  for 


the  best  results,  viz  ,  the  feeling  that  they 
are  of  mutual  value  to  each  other.  The 
assistant  in  his  initial  experience  is  filled 
with  a  disquieting  surprise  to  find  his  em- 
ployer's ideas  differ  so  widely  from  his  ex 
pectation,  yet  time  will  assure  him,  and  if 
he  cannot  act  his  part  he  is  at  the  finish  only 
human  even  in  his  failure.  But  I  can  say 
from  a  long  and  deep  experience  that  belief 
in  oneself,  with  considerate  tact,  does  more 
to  help  tjne  on  in  life  behind  the  hardware- 
man's  counter  than  is  commonlys  upposed. 


CYCLE  MAKING  IN  ENGLAND. 

A  correspondent  sends  us  some  interest- 
ing gleanings  from  the  recently  issued  third 
volume  of  the  1891  Census  Statistics.  They 
show  how  enormously  the  cycle  trade  has 
grown  and  spread  in  ten  years.  In  1881 
only  1,072  persons  were  classed  as  cycle 
makers  ;  in  189 1  the  number  was  over  11, 
500,  of  whom  697  were  employers  and  304 
working  on  their  own  account.  In  1881 
there  were  only  125  in  Birmingham,  but  the 
number  had  grown  to  nearly  2,000  in  1891. 
There  were  62  towns  of  over  50,000  inhabit- 
ants in  which  cycles  were  made  in  1891,  and, 
of  course,  a  great  many  more  in  towns  of 
less  size  as  to  which  the  separate  statistics 
are  not  given.  Coventry  is  at  the  head  of 
the  list  and  Birmingham  comes  second,  but, 
taking  the  industry  of  the  Midlands  as  a 
whole,  with  the  exception  of  Coventry,  there 
must  now  be  more  persons  engaged  in  this 
manufacture  outside  of  Coventry  than  within 
it — London  Hardwareman. 


FAULD'S  PATENT   STONE  CHISEL. 

ANOTHER  new  industry  is  being 
started  in  this  country  by  Rice  Lewis 
&  Son,  Ltd.,  of  Toronto.  It  is  the 
manufacture  of  f  auld's  Patent  Stonecutters' 
Chisel.  The  implement  itself  is  made  of 
malleable  steel.  The  knife  is  made  of  the 
best  steel,  is  reversible,  and  rests  in  its  place 
on  a  lead  cushion.  A  large  number  of  the 
chisels  have  been  sold  in  Scotland.  Lately 
the  patentee  has  been  in  Canada,  and  he 
has  met  with  such  satisfactory  results  in  in- 
troducing the  chisel  that  he  has  seen  fit  to 
arrange  with  Rice  Lewis  &  Son  for  the 
manufacture  of  it  in  this  countiy. 


The  Ontario  Tack  Co. 

Manufacturers  of 

Wire  Nails 

TACKS,  SHOE  NAILS,  ETC. 


Hamilton. 


Ontario. 

8* 


HARDWARE. 


11 


White  Lead 


TRADE    MARK 


Unicorn  Pure 
Russian  Pure 
Thistle 
Crescent  Star 


NOTE  THE  BRANDS 

Known  all  over  Canada.     We  offer  them  with- 
out any  restrictions.     Write  for  prices. 

A.  RAMSAY  &  SON,  MONTREAL 

ESTABLISHED  1842. 


ADAM  HOPE 
&  CO., 

Off,,  for  Sate  HAMILTON 

"Pioneer'V'Sloss" 

PIG   IRON 

These  are  fine  foundry  irons,  being  strong 

and  large  scrap  carriers. 
Also  all  the  well-known 

Scotch  Brands, 

Broken  Car  Wheels, 
and  Railway  Cast  Scrap. 


Wall  Dusters 

Our  Wall  Duster  is  a  common-sense  article 
which  only  has  to  be  shown  to  be  sold. 
Send  for  Price  List. 

FRANK  HOLT,  8.  coibome  street,  Toronto 


DEDERICK'S  PATENT  STEEL  SHELL 
'      HAY  PRESSES. 

Made  of  Steel— lighter,  stronger,  cheaper,  more 
power,  everlasting,  and  competition  distanced. 


Also  all  styles  of  Bale  Ties  made  from  the 

Best  Steel  Wire. 

Manufactured  by  BOYD  &  CO.,  Huntingdon,  Q. 


BERCER  BROS. 


Tinners'  Hardware 
and  Roofers'  Supplies. 


The  best  Eave  Trough  Hangers  and  Pipe  Fasteners 
on  earth.  Berger's  Long  Eave  Gutter,  Pipe  Hooks  and 
Fasteners  of  every  description.  Also  Ridging,  Crest- 
ings.  Finals,  Registers  and  Ventilators.  Don't  buy  un- 
til you  have  our  price.     Samples  and  catalogue  free. 

237  ARCH  ST.,   PHILADELPHIA,    PA. 


Qlarkson 

ACCOUNTANTS    .     . 


ross 


Established  180  4, 

26  Wellington  St-  East,  TORONTO 


Gas,  Electric, 
Combination 

Fixtures 

AND 

Brackets 


English,  Canadian, 
and  American 

DESIGNS^— 


A  select  stock  of 

Gas  and 
Electric 

CLOBES 


JAS.  BARWELL,  g&r  Toronto 

Drawings  and  prices  on  application. 
The  trade  supplied. 


EL,  BENJA 


ico. 


26,   28,   30   Front  St.   West,  TORONTO 

T^Mr>T  tcmj    T^Ti^TTCsx^-     SAMUEL,  SONS  &  BENJAMIN 
J_VrslCjrl^l^i-l     nUU^l^.      164  Fenchurch  St.,  London,  E.  C. 


Sole  Agents  for  the 


Double  Truss 
Cornice  Brake. 


Write  tor  Circolars  and  Quotations. 
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MONTREAL  MARKETS. 

Montreal,  Mar.  22,  1894. 

HARDWARE. 

THE  fair  movement  of  trade  in  shelf 
goods  that  we  noted  last  week  con- 
tinues, but  other  lines  of  hardware 
rule  quiet,  and  are  expected  to  remain  until 
after  the  budget  is  brought  down.  For  this 
reason,  also,  orders  for  later  delivery  for  such 
lines  as  are  likely  to  be  affected  by  the  tariff 
are  being  held  back  by  buyers.  Cutlery, 
carpenters'  tools,  wire  cloth,  bolts,  nuts,  etc., 
and  other  lines  of  shelf  goods  show  a  satis- 
factory degree  of  activity ;  in  fact,  quite 
equal  to  that  of  last  year. 

Wire — The  only  business  of  any  conse- 
quence has  been  a  few  orders  for  small  lots 
of  stovepipe  wire.  There  is  not  much  doing 
for  later  delivery. 

Rope — Business  rules  quiet,  and  prices 
are  unchanged.  We  quote  :  Sisal,  7^c.  for 
7-16  in.  and  upwards,  and  8^c.  for  smaller  ; 
pure  manilla,  10c.  for  7-16  and  upwards,  and 
ioj4c.  for  smaller  sizes  ;    deep  sea  line,  15c. 

Cutlery — The  demand  for  jobbing  lots 
of  both  table  and  pocket  cutlery  has  kept 
up,  and  they  have  continued  one  of  the 
active  features  of  the  market. 

Nails — Nails  rule  quiet,  the  only  trade 
being  some  small  lots  of  wire  nails. 

Bolts,  Nuts,  Etc.— The  fair  demand 
noted  for  bolts,  nuts,  copper  rivets  and  burrs 
last  week  continues,  and  there  is  also  a 
satisfactory  jobbing  movement  in  T  and 
strap  hinges. 

Chain — No  important  business  to  note. 

Horseshoes. — Dulness  still  prevails  in 
horseshoes  and  horsenails. 

Ware — Demand  for  both  common  iron 
and  agate  and1  enamel  ware  has  continued 
fairly  active  during  the  past  week. 


Sporting  Goods— A  few  orders  keep 
coming  in  for  guns,  but  ammunition  is  quie'. 

Tools — Carpenters'  tools  in  assorted  lots 
are  still  one  of  the  lively  spots  of  the  hard- 
ware market. 

Plumbing  Supplies,  Etc. — No  improve- 
ment yet  to  note,  but  it  is  hoped  that  it  will 
come  soon. 

Iron  Pipe— Continues  dull  and  un- 
changed. 

Naval  Stores— There  has  been  no 
further  change  in  naval  stores  since  our  last, 
but  business  has  shown  a  somewhat  better 
movement.  We  quote  :  Turpentine,  49  to 
50c. ;  resins,  $2.50  to  $5,  as  to  brand  ;  coal 
tar,  $3.25  to  $3.75  ;  cotton  waste,  sKc  for 
colored,  and  7  to  10c.  for  white  ;  oakum,  %% 
to  7}&c. ;  and  cotton  oakum,  10  to  120 
METALS. 

The  heavy  iron  and  metal  market  has  con- 
tinued quiet  with  few  changes  in  the  spot 
situation,  although  there  is  some  difference 
in  the  tenor  of  advices  from  abroad.  Buy- 
ers still  manifest  more  or  less  indifference 
about  importations,  and  in  the  case  ol  deal- 
ings in  domestic  lines  the  uncertainty  about 
the  tariff  is  keeping  them  from  operating  to 
any  large  extent. 

Pig  Iron — There  have  been  no  impor- 
tant transactions  in  pig,  but  some  small  lots 
of  Nova  Scotia  brands  have  been  placed  at 
a  shading,  viz  ,  $16.75.  We  quote  ex  store  : 
Summerlee,  $19  to  $19.50  ;  Eglinton,  $18  to 
$18.25  ;  Carnbroe,  $18,  and  Nova  Scotia 
brands,  $16.75  t0  J1 7- 

Bar  Iron — Bar  iron  does  not  show  any 
change.  Makers  are  making  free  offers  at 
$1.75,  and  we  quote  as  before,  $1.75  to  $1.85 
as  to  quantity. 

Sheet  Iron — There  is  a  moderate  busi- 
ness doing  and  prices  are  unchanged.  Black 


sheets  are  quoted  $2.40  to  $2  60  as  to  grade, 
and  common  sheet  $2.25  to  $2.40.  Russian 
sheets  range  from  iol/z  to  nc. 

Hoops  and  Bands— There  has  been 
some  fair  lots  of  hoop  iron  placed  for  impor- 
tation. The  basis  of  value  is  unchanged  at 
$2  30  to  $2.35. 

Steel — There  is  no  change  in  steel  which 
rules  quiet.  We  quote  :  Best  cast  steel  \o]4. 
to  12c;  sleigh  shoe,  $2.40;  spring,  $2.50  ;tire, 
$2.50  to  $2.75,  and  round  machinery  steel, 

$3. 

Galvanized  Sheets— Some  further  or- 
ders are  being  placed  for  importation. 
Demand  for  present  movement  is  nil  here. 
We  quote  :  4^  to  5c.  for  ordinary  brands  ; 
Morewood,  6  to  6%c.  ;  tinned  sheets,  coke, 
No.  24,  6  to  6Xc;  No.  26,  b%  to  6^c, 
and  the  usual  extra  for  larger  sizes. 

Tin  Plate — The  easy  tone  noted  in  tin 
pla'e  continues,  and  further  business  has 
transpired  at  less  thaD  $3  for  cokes  laid  down 
this  spring.  Prices  however  are  not  quot- 
ably  changed.  We  quote  :  $3  to  $3  20  for 
cokes,  and  $3.50  to  $4  for  charcoal. 

Canada  Plate — Easiness  is  also  to  note 
in  Canada  plates,  and  a  rather  lower  range 
has  been  established.  In  tact  we  quote 
$2.40  to  $2.45. 

Terne  Plates— Very  little  demand  for 
ternes  as  yet  and  prices  nominal  at  $7  to 
$7.25. 

Copper  —  The  copper  market  is  un- 
changed at  the  decline  noted  in  our  last. 
Sales  have  been  made  at  io^s  to  io^c,  and 
we  quote  10^  to  11c.  as  a  range. 

Tin — Tin  is  unchanged  on  spot,  but 
orders  are  somewhat  steadier  from  outside 
markets.  We  quote  pig  tin  18  to  19c.  and 
bar  tin  25c. 

Spelter — There  is  no  change  in  spelter, 
which  continues  dull  at  $4.50  to  $4  75. 


Gas  Stoves    Oil  Stoves 
Gasoline  Stoves 


Single  Generator  and  the  new  process,  most 
improved  styles  to  date.  Galvanized  Eave 
Trough  in  8  feet  lengths,  O.G.  and  half 
round  patterns. 


We  supply  everything 
required  by  the  Stove 
and  Tinware  trade. 


Eave  Trough 
Hangers... 


THE  McCLARY  MNFG.  CO.,  London,  Toronto,  Montreal,  Winnipeg,  Vancouver, 
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TORONTO 
PICKET  WIRE 


llll II II 1 1 


FENCE  CO. 


I  II  It  111 

llll 


TORONTO 


The  Best  is  the  Cheapest. 

STANDARD  BELT 


GUARANTEED. 


ille, 
uebec. 


J.  L  GOODHUE  k  CO.,  "1. 

A  full  stock  of  our  goods  kept  on  hand 
by  our  Western  representative, 

H.  D.  SIMMONS  &  CO. 

Telephone 2164.  85  York  St.,  Toronto 

Pat.  Hot.  19, 1889. 


Above  Cut  Is  One-hall  Actua!  Clze. 

"Hathaway  Fence  Wire." — Safe,  solid  and  sure.  The 
handsomest.  Seen  at  long  distance.  Will  not  sag  or  get 
out  ot  shape.  Allowance  lor  contraction  and  expansion. 
Suitable  for  farm,  field,  garden,  lawn  or  trellis  work. 
Easily  put  up  ;  splices  itself,  and  cheap. 

The  Collins  Manfg    Co.,  Manufacturers, 

84  Adelaide  Street  East,  Toronto. 


AMERICAN  CARPET  SWEEPERS 


CANADIAN  MAKE 


W 
A 

R 
R 
A 
N 
T 
E 
D 


J^c^g 

11155* 

B 
E 
S 
T 

Q 
U 
A 
L 
I 

T 
Y 


PRICE  PER  DOZEN,  $36.00. 


Order  from  your  jobber,  or  send  direct  to 

J.  M.  WARNER  MFG.  CO. 

Send  for  Price  Lists.  HAMILTON. 


YOU  LOSE 
MORE 

THAN  WE  DO 
BY  NOT 

ADVERTISING 
IN  THIS 

JOURNAL 


CUTLERY. 


Jos.  Rodgers  &  Co's,    E.   M.   Dickinson's  and 
other  Sheffield  Makes.    German  Pocket  Knives 
and  Razors,  "  Hercules"  Scissors.       »      p     ■  rni  ir    «    nn 
Import  orders  solicited.      See  our      ft.    U.    LLOLIl   &■   UU. 
samples  and  prices.  MONTREAL  and  TORONTO. 


Pure  Southern 


TURPENTINE 


Our  Specialty 


Remember,  we  are  headquarters  for  the   pure  article,  and   intending  purchasers  will  do 

well  to  get  our  price  before  placing  their  orders. 
Every  barrel  of  Turpentine  we   ship  is   accompanied    by  our   printed  guarantee  that  it 

is  ABSOLUTELY  PURE' 

We    Are    Not   Members   of   any   Combine. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W.,  TORONTO 


THE 


•• 


INVINCIBLE. 


EVERY  SAW 
WARRANTED. 


THE  FASTEST  AND  BEST  CUTTING  SAW  ON  THE  MARKET. 


fiftfefll 


1  THE  INVINCIBLE 


mummm^mBm 


jjojj'j 


Guaranteed  four  Guages  Thinner  on  Back  than  Front  and  Made  from 
the  Highest  Quality  of  Double  Refined  Silver  Steel, 


Manufactured  only  by 

The  James  Robertson  Co.  -—■' 

SAMPLE  ORDER  SOLICITED.  TOTOntO- 

THE  WHITMAN  &  BARNES  MEG.  CO. 

Canadian   Branch:    St.  Catharines,  Ont. 


NO.    I 


Nail  Hammer 


It  cannot  be  excelled  in  quality  or  finish  by 
any  Hammer  mauufactured. 

Our  "Garden  City"  Nail  Hammer 


GET 
TRY 


OUR    PRICES  and 
OUR    GOODS 


Is  the  best  and  cheapest 
"Solid  Cast  Steel"  Ham- 
mer on  the  market.  .  .  . 


We  aim  to  keep  in  stock  a  full  line  of  Hammers,  Sledges, 
etc.,  and  will  make  prompt  shipments 
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MONTREAL  MARKETS— Continued. 

Antimony. — This  line  is  featureless  and 
nominal  at  io>£  to  12c. 

Leae — There  is  nothing  to  report  in  lead, 
which  we  quote  unchanged  at  $2.75  to  $3  for 
pig  and  $4  to  $4.25  for  sheet  lead. 

Sheet  Zinc— Dull  and  nominal  at  $5 
to  $5.25. 

Cement — There  has  been  some  further 
business  for  later  delivery,  but  the  actual 
movement  is  small.  We  quote  :  English, 
$2.01;  to  $2.15,  and  Belgium  $1.90  to  $2.10. 
Firebricks  continue  in  moderate  demand 
with  no  change  in  prices.  We  quote  $18  50 
to  $22.50  per  1,000  as  to  brand. 

PAINTS  AND  OILS. 

The  only  change  of  importance  in  this 
line  has  been  the  dissolution  of  the  White 
Lead  Grinders'  Association.  This  means 
that  while  lead  can  be  sold  at  less  than  $5  if 
sellers  wish,  and,  in  fact,  we  understand  that 
a  leading  firm  of  makers  have  booked  no 
less  than  300  tons  on  this  basis.  Otherwise 
there  is  no  feature  to  mention.  Linseed  oil 
is  unchanged,  at  59c.  for  raw  and  62c.  for 
boiled.  Steam-refined  seal  oil,  46  to  47c. 
GLASS. 

There  is  no  change  in  glass,  which  is  still 
fairly  active  for  later  delivery.  We  quote  : 
$1.25  for  first  break  ;  $1.30  second  break, 
per  50  feet  ;  $325  for  first  break  per 
100  feet  ;  putty  in  bulk,  $1.85. 
PETROLEUM. 

With  the  advance  of  spring  the  demand 
in  this  line  is  falling  off,  but  prices  re- 
main steady.  We  quote :  Canadian  re- 
fined at  II  '/c.  in  shed  at  Montreal,  for  round 
lots,  and  12c.  for  small  quantities.  Ameri- 
can petroleum,  16c.  in  car  lots,  \6%c.  in 
10-barrel  lots,  ld^c.  in  five-barrel  lots,  and 
\7%c.  for  single  barrels,  net  cash  ;  American 
benzine,  23  to  25c  ;  Canadian  benzine*  io^c. 
Petrolea;  12  'Ac.  Montreal. 
HIDES. 

The  hide  market  continues  dull,  and  no 
change  is  expected  for  a  week  or  so.  We 
quote:  N0..1,  3>£c. ;  No  2,2X0.;  and  No.  3, 
\%c;    calfskins,    5c;    and   sheepskins,   70 

to  75c 

TALLOW. 

The   tallow   market   is   unchanged.     Car 
lots  have  been  moved  at  6%  to  7c,  and  we 
quote  a  range  of  6%  to  7c.  as  to  quality. 
WOOL. 

The  wool  market  is  dull  and  unchanged. 
We  quote  :  Cape,  13^  to  16c;  B.A.,  scoured, 
28  to  32c;  Northwest,  11  to  13c;  British 
Columbia,  11  to  i2>^c.,  and  Canadian  fleece, 
18  to  19c. 

MONTREAL    TRADE    NOTES. 

The  White  Lead  Grinders'  Association 
was  dissolved  at  the  meeting  held  last 
Saturday.     Facts  in  our  editorial  columns. 

The  break  up  of  the  white  lead  combine  is 
already  bringing  about  the  reduction  of  the 
price  of  white  lead.     A.  Ramsay  &  Son,  of 


Montreal,  state  that  they  are  offering  their 
well-known  brands  at  figures  that  should  in- 
terest the  trade,  and  expect  if  they  will  make 
less  profit  to  do  a  larger  business  in  this 
staple. 

W.  H.  Cottingham  &  Co.  call  attention  to 
the  list  of  goods  enumerated  in  their  ad.  of 
last  week.  Buyers  cannot  afford  to  be  with- 
out them. 

Thos.  Davidson  &  Co.  have  placed  some 
round  lots  of  their  milk  can  trimmings 
during  the  past  few  weeks  with  jobbers. 

A.  C.  Leslie  &  Co.  note  some  fair  orders 
for  tin  plate  for  spring  importation. 

The  Canada  Iron  Furnace  Co.  say  they 
are  awaiting  the  first  of  the  month  to  send 
forward  to  the  West  a  round  quantity  of 
their  charcoal  pig. 

Tin  has  advanced  in  London,  but  the 
spot  price  is  unchanged. 

Nova  Scotia  pig  iron  has  been  shaded 
25c.  during  the  week,  and  is  now  obtainable 
in  round  lots  at  $16.75. 
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TORONTO    MARKETS. 

Toronto,  March  22,  1894. 

1  HARDWARE. 

FURTHER  improvement  has  developed 
in  trade,  and  jobbers  this  week  are 
very  busy.  Principal  lines  called  for 
are  general  hardware,  and  such  spring  sup- 
plies as  spades  and  shovels,  fence  wire, 
churns,  horse  pokes.  In  tinware,  bird  cages, 
creamery  can  fixtures,  dairy  pails,  sap 
buckets,  and  ware  are  in  active  request, 
while  much  the  same  may  be  said  of  rope 
and  coil  chain.  Quite  a  few  shipments  have 
been  made  to  the  Northwest  during  the  past 
week.  Taking  the  volume  of  business  for 
the  first  three  weeks  of  the  present  month, 
jobbers'report  that  it  has  been  on  a  par  with 
that  for  the  corresponding  period  of  last 
year.  A  continuance  of  the  present  im- 
provement is  anticipated,  and  there  is  every 
indication  that  when  once  the  Government 
reveals  what  changes  are  to  be  made  in  tha 
tariff,  business  will  become  much  more  active 
than  it  is  at  the  moment.  The  Government 
has  promised  that  the  budget  speech  and 
the  accompanying  statement  regarding  pro- 
posed tariff  changes  will  be  delivered  Tues- 
day next.  Payments  continue  to  show 
slight  improvement. 

Wire — The  season  is  now  in  full  view 
and  shipments  in  this  line  are  going  out 
rapidly,  large  quantities  being  called  for 
daily.  Barbed  wire  is  also  going  out  more 
freely,  but  in  bright  and  coppered  wire  there 
is  nothing  doing  yet. 

Rope — Demand  good  and  prices  as  be- 
fore, namely,  7^  to  8c.  for  sisal,  and  93^  to 
10c.  for  manilla. 

Cutlery — There  is  still  a  fair  sorting  up 
trade  being  done. 

Nails  —  Cut  and  wire  nails  are  being 
called  for  freely,  but  quantities  are  not  large. 
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Green  Wire  Cloth  —  Is  still  in  the 
hands  of  jobbers,  very  few  dealers  through- 
out the  country  having  sent  in  their  requests 
for  shipments  to  be  made  of  orders  already 
booked.  Prices  are  unchanged  at  $1.85  to 
$1.90. 

Tacks — Business  is  anything  but  brisk, 
although  a  better  demand  is  being  experi- 
enced.        1 

Chain — Business  in  coil  chain  is  active, 
particularly  in  the  larger  sizes. 

Horseshoes— There  is  still  a  fair  busi- 
ness doing  at  $3  80  Toronto  and  $3.85  Lon- 
don. 

Ware — Business  is  brisk  in  peerless  and 
and  eclipse  ware,  but  blue  and  white  ware 
remains  much  as  before. 

Lawn  Mowers— Business  in  this  line  is 
still  at  a  standstill. 

Sporting  Goods — Trade  continues  quiet 
and  featureless. 

Plumbers'  Supplies— Are  picking  up 
nicely,  a  good  many  orders  haying  been  re- 
ceived during  the  week. 

Iron  Pipe— Is  going  out  freely  at  65  per 
cent.  off.  Import  orders  have  been  shaded  a 
little. 

Builders'  Supplies — Trade  throughout 
the  country  has  shown  quite  an  improve- 
ment. City  trade  is  also  better  than  it  was, 
but  the  improvement  is  not  so  marked  as  in 
the  country. 

Milk  Can  Trimmings— Bulk  of  the  ship- 
ments have  been  made,  hut,  notwithstand- 
ing this,  orders  are  still  being  received  regu- 
larly. 

Tools—  Spades  and  shovels  are  nowgoing 
out  lively.  The  demand  for  harvest  tools 
has  exceeded  the  supply.  This  is  causing  a 
good  deal  of  inconvenience,  but  the  manu- 
facturers point  out  that  they  are  not  to 
blame,  the  season  having  opened  earlier 
than  usual. 

Fire  Brick — There  is  a  scarcity  in  this 
line,  and  for  the  first-class  article  $33  to  $36 
is  still  quoted. 

Hinges — Are  in  demand,  but  quantities 
are  not  large.  It  is  expected,  however,  that 
shipments  will  be  large  by  the  middle  of 
next  month. 

Bird  Cages— Are  in  better  demand,  quite 
a  number  of  case  lots  going  out. 
METALS. 
More  activity  is  shown  in  this  line.      Gal- 
vanized iron,  tin   plate,  sheet  brass,   ingot 
tin,  antimony  and  copper  are  brisk. 

Pig  Iron — Business  is  picking  up  a  little, 
but  prices  remain  much  as  before,  except  for 
Scotch  pig,  which    is  firmer.      We  quote : 
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Summerlee,  $21  to  $21.50;  Carnbroe,  $20  to 
$20.50  ;  Siemen's,  $18.75  to  $'9- 

Bar  Iron — Business  is  still  on  the  quiet 
side,  shipments  being  exceedingly  small. 
Prices  unchanged  at  $1.85  to  $1.90. 

Sheet  Iron — Nothing  special  to  name. 
Trade  is  fairly  satisfactory  and  prices  un- 
changed at  %2.yi%  to  $2.78  per  100  pounds. 

Galvanized  Iron — A  large  number  of 
import  orders  are  now  being  delivered,  and 
shipments  from  stocks  are  good.  Tinsmiths 
throughout  the  country  are  anticipating 
early  spring  work  and  are  laying  in  their 
orders  to  be  prepared  lor  it.  We  quote  case 
lots  at  4^  to  5c.  for  28  gauge. 

Ingot  Tin — This  article  is  exceedingly 
low  at  the  moment.  Business  is  getting 
brisk.  Prices  for  ordinary  shipments  of 
Lamb  and  Flag  and  Straits  rule  at  from  19 
to  20c,  but  for  quantities  these  figures  have 
been  shaded. 

Ingot  Copper — Has  shown  a  little  more 
life.  Some  good  import  orders  have  been 
taken  for  car  lots,  and  fairly  good  shipments 
have  been  made  from  stock.  Prices  are  un- 
changed at  11  %  to  12c.  for  ton  lots  and  yic. 
extra  for  small  lots. 

Sheet  Copper — Business  in  this  line 
has  not  been  quite  so  brisk  the  past  week, 
although  a  number  of  import  orders  have 
been  booked  for  arrival  in  the  early  part  of 
April.  Prices  are  unchanged  at  15  to  17c. 
per  pound. 

Zinc  Spelter — Has  been  exceedingly 
quiet,  very  little  being  done  in  either  do- 
mestic or  imported.  Prices  are  unchanged 
at  \%  to  4}ic.  for  domestic  and  4^  t0  4^c. 
for  imported. 

Tin  Plates— Are  still  going  out,  both  in 
coke  and  charcoal,  all  sizes  being  in  demand. 
Shipments  are  fully  up  to  last  year,  stocks 
being  fairly  complete.  We  quote  :  $3.75  to 
$3.85  for  I.C.  and  $3.50  for  coke,  according 
to  quality. 

Boiler  Tubes — There  is  a  fair  trade 
being  done  at  unchanged  prices.  We 
quote  :  1%  inch,  8c.  ;  2  inch,  9c;  2% 
inch,  10c;  z%  inch,  io^c;  3  inch,  I2j£c; 
■$%  inch",  16c;  4  inch,  21c. 

Sheet  Steel — Business  continues  quiet 
in  this  line.  We  quote  base  price  :  English, 
$2  25  for  plates  and  $2.40  for  heads;  Ameri- 
can, $2.10  for  plates  and  $2.35  for  heads. 

Sheet  Zinc — Is  exceedingly  quiet,  the 
quantities  going  out  being  fair.  Prices  un- 
changed at  1%  to  5>£c. 

Corrugated  Iron— Demand  fair  and 
prices  unchanged.  We  quote,  per  square  : 
Galvanized,  26  gauge,  $4.25  ;  22  gauge,  $7  ; 
painted,  $3  to  $4,50. 

TtRNE  Plates — Are  moving  more  freely, 
although  no  large  orders  have  been  booked. 
A  large  business,  however,  is  anticipated 
next  month. 

Hoops  and  Bands— While  demand  is 
steady,  no  large  quantities  are  changing 
hands.  Prices  are  unchanged  at  $2.45  to 
$2. 50. 


Canada  Plates  —  While  demand  for 
small  quantities  is  regular  trade  on  the 
whole  is  quiet.  We  quote  as  before  :  All 
dull,  $2.60  to  $2.65  ;  half-polished,  $2.65  to 
$2.75  ;  and  all  bright,  $2.90. 

SOLDER — Is  going  out  more  freely,  busi- 
ness in  this  line  being,  to  a  certain  extent, 
governed  by  the  tin  plate  trade.  Prices  are 
unchanged  at  14  to  16c,  according  to 
quantity. 

Pig  Lead — A  number  of  import  ship- 
ments have  just  been  delivered  ;  quantities 
from  stock  going  have  also  been  fair.  Prices 
remain  unchanged  at  2%  to  3c. 

Antimony — Has   taken   a  turn   for  the 
better,  and  stocks  are  low  in  Canada.  Prices 
are  unchanged  at  11  to  n}4c. 
GLASS. 

There  is  not  much  to  report.  Trade,  com- 
paratively speaking,  is  quiet,  dealers  not 
purchasing  except  for  their  immediate  re- 
quirements, being  awaiting  their  import  or- 
ders. Prices  are  still  $1.20  to  $1.25  first 
break. 

PAINTS  AND  OILS. 

The  feature  of  the  trade  this  week  is  the 
collapse  of  the  white  lead  association,  and 
the  consequent  drop  in  the  price  of  this 
article.  The  base  price  is  now  4^c.  and 
easy  at  that  figure.  Demand  for  white  lead 
is  good  at  the  decline.  Turpentine  is  in 
active  demand  here  at  present  quotations. 
Prices  are  firm  at  50c,  Toronto,  Hamilton, 
London  and  Guelph,  with  2c.  additional  for 
outside  points.  There  has  been  an  advance 
of  i^c.  in  the  South  during  the  last  few 
days,  and  higher  prices  are  looked  for  here. 
Linseed  oil  is  comparatively  quiet  and  prices 
easy.  We  quote  60c.  for  raw  and  63c.  for 
boiled,  Toronto,  Hamilton,  London,  Guelph, 
with  2c.  added  for  delivery  at  outside  points. 
For  prepared  paints,  orders  are  coming  in 
faster  than  can  be  filled  ;  $1.05  is  still  the 
figure  for  pure. 

OLD  MATERIAL. 

Business  is  dull.  Prices  remain  the  same 
with  the  exception  of  rubber,  which  has 
declined  %c.  We  quote  prices  paid  by 
dealers  as  follows:  Agricultural  scrap, 55c. per 
cwt. ;  machinery  cast,  60c.  per  cwt. ;  stove  cast 
scrap,  35  to  40c.  ;  No.  1  wrought  scrap,  40c. 
per  cwt.  ;  N0.2,  including  sheet  iron,  hoop 
ironand  mixed  steel,  10c;  newlightscrap  cop- 
per ~iYz  c;  heavy  scrap  copper  8to8^c. ;  old 
copper  bottoms  7  to  7  Xc;  light  scrap  brasssc; 
heavy  yellow  scrap  brass  7c. ;  heavy  red  scrap 
brass,  7  to  7}4c.;  scrap  lead,i^  to  20;  scrap 
zinc,  1  %  to  2C. ;  scrap  rubber,  3  to  3^c. ;  coun- 
try mixed  rags,  75  to  80c.  per  100  lbs.;  clean 
dry  bones,  45  to  55c.  per  100  lbs.  ;  borings 
and  turnings,  10  to  15c. 

SEEDS. 

With  continued  fine  weather  the  past 
week  has  been  an  active  one  in  seeds,  and 
advices  from  across  the  line  indicate  an 
unprecedented  briskness  for  this  early  in  the 
season.  Markets  rule  steady,  and  higher 
prices   are   looked   for  should   the   present 


favorable  conditions  be  maintained.  We 
quote  jobbing  price  :  Red  clover,  $6  to 
$6.25  per  bushel  ;  alsike,  $4.50  to  $8.50, 
latter  figure  being  for  fancy  reproducing 
seed  ;  timothy,  $2.10  to  $2.80,  outside  price 
being  for  fancy  unhulled  seed. 

HIDES,    SKINS    AND    WOOL. 

Wool — Prices  are  unchanged.  Combing 
is  being  taken  at  17  to  18c,  and  clothing 
at  19  to  20c.  Dealers  are  buying  supers  at 
18  to  19c,  and  are  selling  at  19  to  2cc.  Ex- 
tras are  bought  at  22  to  23c,  and  are  sold  at 
23  to  24c. 

Hides — Quiet  and  unchanged.  Green 
hides  are  quoted  at  3c.  for  No.  1,  and  heavy 
steer  hides  of  60  lbs.  and  over  at  3>^c. 
Cured  are  easy  at  y/zZ.  a  lb.  for  No.  I. 

Skins — Sheepskins  quiet  and  unchanged 
at  80c.  for  choicest.  No.  1  calf  are  quoted 
at  6c,  and  No.  1  cured  at  8c. 

Tallow — Dealers  are  paying  $/{c.  for 
rendered  tallow  in  brls.,  and  $%c.  for  ren- 
dered in  cakes.     Jobbing  prices  are  5^  to 

6c. 

PETROLEUM. 

Demand  continues  to  fall  off  lor  burning 
oils,  and  prices  remain  as  before.  We  quote: 
5  to  10  barrel  lots,  imperial  gallon,  Toronto — 
Canadian,  12  to  I2j£c.  ;  carbon  safety,  15X 
to  16c.  ;  Canadian  water  white,  16  to  17c; 
American  water  white,  18  to  19c;  photo- 
gene  20c. 

The  Petrolea  Advertiser,  in  its  weekly  re- 
view, says  :  Crude  oil  $i.oo^  per  brl.  Re- 
fined, 6%  to  d]/zc.  in  bulk,  or  9  to  <)%c.  in 
barrels  in  car  lots  f.o.b.  here.  There  has 
been  a  gratifying  amount  done  on  'Change 
this  week  at  the  above  quotation.  On 
Wednesday  alone  3,000  barrels  of  crude 
changed  hands.  The  gross  amount  of  stocks 
on  hand  is  less  than  68,000  brls. 


MARKET    NOTES. 

H.  S.  Howland,  Sons  &  Co.  are  in  receipt 
of  a  line  of  tea  trays. 

The  Gurney  Foundry  Co.,  Toronto,  have 
purchased  this  week  2,500  tons  of  American 
pig  iron. 

Sanderson  Pearcy  &  Co.  have  fitted  up  a 
department  in  their  warehouse  for  labelling 
and  getting  their  prepared  paints  ready  for 
shipment. 

H.  S.  Howland,  Sons  &  Co.  are  in  receipt 
of  shipments  of  Wostenholhi  &  Son's  and 
Joseph  Rogers  &  Son's  cutlery  and  Joseph 
Elliot  &  Sons'  razors,  orders  for  which  will 
be  executed  promptly. 

The  Booth  Copper  Co.  report  business 
steadily  improving,  and  announce  that  they 
are  having  a  satisfactory  demand  for  the 
Resisto  range  boiler,  a  cut  of  which  recently 
appeared  in  the  columns  of  Hardware. 

The  Clauss  Shear  Co.,  Toronto,  report 
that  their  travelers  are  meeting  with  con- 
siderable success,  more  especially  in  Quebec. 
"  Our  shears  are  going  out  very  nicely,  and 
the  demand  lor  our  six-bladed  chopper  is 
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increasing  daily,"  said  a  representative. 
"  There  is  a  fairly  good  demand  for  bread 
and  cake  knives,  and  there  has  been  an 
improvement  in  business  all  round." 

Samuel,  Benjamin  &  Co.  have  sold  out 
nearly  all  their  present  stock  of  poultry 
netting,  but  a  fresh  supply  is  on  the  way. 

Hardware  regrets  to  announce  the  death 
of  W.  O.  Duncan,  of  the  firm  of  Duncan 
Bros.,  stove  and  tinware  dealers,  Colling- 
wood. 

Samuel,  Benjamin  &  Co.  have  experienced 
such  a  large  demand  for  the  "  spring"  curry 
comb,  a  cut  of  which  was  recently  shown  in 
Hardware,  that  they  have  found  it  neces- 
sary to  bring  on  another  shipment. 

The  Gurney  Foundry  Co.,  Toronto,  report 
having  shipped  a  large  consignment  of  radi- 
ators and  boilers  to  Victoria,  B.C.  The  firm 
completed  the  second  size  of  their  Oxford 
graduate  coal  and  wood  cook  stoves,  for 
which  they  anticipate  a  large  demand. 

The  compositor  last  week  while  "setting 
up  "  an  item  regarding  the  J.  Bateman  shear 
being  introduced  by  Samuel,  Benjamin  & 
Co.,  would  persist  in  dipping  his  fingers  into 
the  "  1 "  box  instead  of  into  the  "  t "  box, 
and  the  result  was  that  wherever  the  word 
Bateman  should  have  appeared  it  was  made 
to  read  "  Baleman." 

A  satisfactory  trade  is  reported  by  Boeckh 
&  Sons,  brush  manufacturers,  Toronto.  The 
firm  say  :  "  We  are  having  a  large  demand 
for  our  household  brushes.  The  house-clean- 
ing season  is  close  at  hand,  and  dealers  who 
have  not  already  stocked  up  in  these  lines 
will  do  well  to  correspond  with  us  before 
placing  their  orders." 

The  Canadian  Mineral  Wool  Co., Toronto, 
report  great  improvement  in  trade.  "  We 
have  just  finished  a  contract  which  we  re- 
ceived for  the  covering  of  all  steam  pipes  in 
the  Hamilton  Cotton  Co.'s  Mills,"  they  say. 
"  We  are  experiencing  a  large  demand  for 
our  asbestos  cement,  from  steamboat  men 
and  the  hardware  trade." 

The  Gutta  Percha  and  Rubber  Mfg.  Co., 
Toronto,  report  that  in  spite  of  alleged  hard 
times,  they  are  receiving  a  brisk  demand  for 
their  garden  hose,  rubber  belting  and  pack- 
ing. "  We  have  a  most  complete  stock  in 
these  lines,  and  we  feel  that  the  trade  cannot 
do  better  than  to  inspect  our  stock  before 
placing  their  orders,"  say  the  firm. 

Boeckh  &  Sons,  brush  manufacturers, 
Toronto,  report  a  heavy  run  on  their  flexible 
bridled  paint  brushes.  These  brushes  are 
finding  favor  with  painters,  and  the  firm  is 
in  receipt  of  many  complimentary  testi- 
monials from  the  hardware  trade  referring 
to  them.  Orders  for  all  lines  are  on  the  in- 
crease, and  the  firm's  travelers  speak  en- 
couragingly of  the  coming  trade. 

The  Brass  Manufacturers'  Association  is 
meeting  in  Toronto  this  week.  Amongst  the 
firms  represented  are  :    Robert  Mitchell  it- 


Co.,  and  T.  L.  Clark,  Montreal;  James  Mor- 
rison &  Co.,  Toronto;  Stevens  &  Burns  and 
Essex  Brass  &  Iron  Co.,  London ;  T.  McVitty 
&  Sons,  St.  John,  N.B.;  A.  W.  Glassford, 
Montreal,  secretary.  Robert  Mitchell,  of 
Montreal,  is  president,  and  James  Morrison, 
Toronto,  vice-president.  They  report  busi- 
ness good  and  prospects  favorable. 


AMERICAN  MARKETS. 

New  York,  March  22,  1894. 

Pig  Tin— London  cables  came  a  shade 
higher  and  reported  fairly  active  speculative 
business  in  that  market,  but  interest  was  not 
enlivened  in  New  York.  As  a  matter  of  fact, 
the  local  market  was  extremely  tame,  with 
competition  for  ordinary  jobbing  business 
sufficient  to  keep  prices  at  about  19c.  net 
cash  for  5-ton  lots  and  correspondingly  low 
for  small  quantities,  delivery  this  month  or 
next.  There  are  now  afloat  for  this  port 
about  1,080  tons.  Since  the  McKinley  duty 
went  into  effect  about  2,860  tons  have  ar- 
rived. It  is  calculated  that  the  supply  of  tin 
here,  including  stock  in  bond,  is  below  the 
average,  but  the  merit  of  that  claim,  such  as 
it  may  be  as  a  factor  in  the  markets,  is  offset 
in  a  good  measure  by  the  heavy  stocks  in 
Europe. 

Copper — Large  sales  have  been  made 
the  past  few  days,  chiefly  of  electrolytic  and 
lower  grades.  The  quantity  is  not  divulged, 
but  said  to  involve  several  million  pounds, 
including  deliveries  up  to  and  including 
July.  The  new  business  in  Lake  Superior 
ingot  is  of  moderate  proportions,  however, 
and  the  demand  still  runs  rather  light.  With 
freer  offering,  prices  are  quite  soft  at  9*4  to 
g%c.  as  to  brand  and  delivery.  Some  sales 
were  said  to  have  been  made  at  the  inside 
figures.  Electrolytic  is  quite  firm  at  9.35  to 
g)4c.  for  reliable  brands  and  casting  stock  is 
fully  holding  its  own  at  about  g}4  to  9#c. 

Pig  Lead — The  market  was  very  stiff. 
Offerings  were  small  and  sellers  at  less  than 
3.45c.  for  car  load  or  larger  lots  extremely 
few.  Bids  of  3.40c.  were  turned  down  in 
several  instances,  not  only  for  spot  stock, 
but  for  near  future  deliveries.  The  buying 
is  slower  than  it  was  a  few  days  ago,  how- 
ever, and  the  strength  of  the  market  would 
appear  to  be  due  chiefly  to  reserved  offer- 
ing on  the  part  of  smelters.  St.  Louis  wire 
to  the  New  York  Metal  Exchange  was 
3.25c.  The  London  cable  was  £9  5s.  for 
soft  Spanish. 

Spelter — Orders  come  along  rather 
slowly  and  it  is  the  exception  that  larger 
quantities  than  single  car  loads  are  called 
for.  However,  enough  business  passes  else- 
where to  keep  the  market  in  fairly  good 
form,  and,  while  3.80c.  here  might  be  ac- 
cepted for  some  of  the  least  popular  brands, 
the  popular  quotation  is  3.85c.  upward  for 
prime  Western.  The  St.  Louis  telegram  to 
the  Metal  Exchange  quoted  3  65c.  The 
London  cable  was  ^15  15s.  for  good  mer- 
chant brands. 


Antimony  —  Business  is  moderate,  but 
sufficient  to  keep  prices  quite  steady  at  Sji 
to  9c.  for  Hallett's  and  10^  to  io^c.  for 
Cookson's,  on  the  spot. 

Tin  Plate  —  No  improvement  was  re- 
ported in  the  demand  for  either  stock  or 
future  deliveries,  and  the  market  is  flat 
pending  a  settlement  of  tariff  uncertainties. 
Meanwhile  dealers'  stocks  aie  being  more  or 
less  1  educed,  since  the  bulk  of  importations 
goes  to  fill  orders  previously  placed  by  con- 
sumers. There  is  enough  stock  to  satisfy 
the  demand,  however,  and  prices  remain 
rather  soft. 

Iron  and  Steel — Some  agents  reported 
better  sales  of  both  foundry  and  mill  grades 
of  American  pig  iron,  chiefly  the  latter,  for 
delivery  during  the  next  three  months,  but 
buyers  generally  are  still  very  conservative, 
and  the  volume  of  business  is  not  up  to  the 
average  for  this  season  of  the  year.  Com- 
petition continues  keen  in  nearly  all  quar- 
ters, and  while  former  prices  are  generally 
asked,  the  market  shows  rather  weak  tone. 
Foreign  pig  iron  meets  with  extremely  limi- 
ted sale.  Dealings  in  Scotch  are  confined 
almost  wholly  to  small  lots  for  future  ship- 
ment at  sterling  prices.  There  is  hardly 
any  change  in  the  foreign  market.  Spiegel- 
eisen  and  ferro-manganese  are  neglected, 
domestic  stock  being  cheaper  than  foreign 
makes. 

Sales  of  old  iron  and  steel  show  some  in- 
crease, but  the  dealings  are  chiefly  in  rather 
small  lots  and  at  about  the  line  of  prices 
that  has  ruled  for  some  time  past.  Generally 
speaking,  the  market  is  still  rather  soft. 

Steel  rails  are  without  change.  At  all 
events,  sales  agents  repeat  former  quotations 
for  heavy  sections,  and  state  that  business  is 
still  of  moderate  proportions. 


EVADING  THE  CUSTOMS  LAW. 

It  has  been  represented  to  the  customs 
department  that  in  consequence  of  the  de- 
pressed condition  of  trade  in  foreign  coun- 
tries, attempts  are  being  made  to  place  upon 
the  Canadian  markets  various  lines  of  goods 
— notably  hardware — at  prices  which  are 
much  below  the  original  fair  market  value 
of  such  goods.  It  is  further  stated  that  such 
goods  are,  as  a  rule,  consigned  by  the 
vendors  in  the  United  States  to  themselves 
in  Canada,  and  that  the  conditions  of  sale 
require  the  delivery  of  the  goods  on  the 
basis  of  freight  and  duty  being  paid  by  the 
foreign  vendor. 

A  memorandum  has  been  issued  by  the 
department  to  the  local  authorities  to  take 
every  precaution  to  discover  any  such  at- 
tempted evasion  of  the  requirements. of  the 
customs  law,  and  in  any  case  where  the 
circumstances  appear  to  warrant  it  the  goods 
should  be  detained  and  the  invoices  for- 
warded to  the  department  for  examination. 

SITUATION     WANTED. 


A  first-class  bookkeeper  well   up  in 
hardware  will  shortly  be  open  for  an  engagement. 
Address,  Expert,  Hardware  Office,  Toronto.  (15) 


HARDWARE.  n 


SANDERSON  PEARCY   &  CO'S 

HAS  NO  EQUAL 


Pure  Prepared  Paint 


For    all    kinds    of    Painting. 


It  is  made  of  pure  and  unadulterated  substances  which  allow  it  to   EXPAND  and   CONTRACT  on  outside  surfaces 
without  cracking.     For  inside  work,  it  dries  with  a  gloss,  durable  finish,  equal  to  that  obtained  by  the  use  of  Varnish. 


Sanderson  Pearcy  &,  Co.  i3otoi38Bayst.  Toronto. 

ro^oBATe  *^    JOSEPH  RODGERS  &  SONS,  ™. 

*^j^J  MANUFACTURERS    OP 

^P  Pocket  and  Table  Cutlery,  Scissors,  Razors,  Erasers,  Etc. 

These    goods    have    fully    maintained    their    reputation    as    the    test    cutlery    in    the    world    for    over 

ONE    HUNDRED  AND  FIFTY  YEARS. 

Any  Infringements  of  our  Name  and  Corporate  Mark  will  be  promptly  prosecuted. 

Sole  Agents  for  Canada, 

JAMES  HUTTON  &  CO.,  -  -  Montreal 


M 


ard  Wear  Paper 


FOR- 


Hardware  Men 

Manillas,  Brown  Wrapping, 
Hardware  Manilla  .   .   . 
Leather  Manilla,  Etc.,  Etc. 


PRPEE 


We  can  supply  Paper  of  all  Grades,  in  any  size  or  weight, 
at  the  best  prices  and  most  favorable  terms.  Write  us 
for  samples  and  quotations. 


TORONTO  BRANCH  :  29  Front  St.  West. 
MONTREAL  BRANCH  :  318  St.  James  St. 


THE 


E.  B.  EDDY  CO.,  Hull,  Canada 
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HARDWARE 


PERSONAL  MENTION. 

GEO.  M.  CALMERS,  of  Allington  & 
Calmers,  Minneapolis,  is  in  Toronto, 
for   the   purpose  of  placing  on  the 
Canadian  market  the  Allington  car  heater. 

Edward  Gurney  and  W.  H.  Carrick,  of 
the  Gurney  Foundry  Co.,  Toronto,  have  re- 
turned from  a  trip  in  the  United  States. 
They  report  business  across  the  line  exceed- 
ingly quiet. 

W.  H.  Galley,  who  has  been  manager  of 
the  hardware  business  of  Tye  &  Co.  since 
they  started  in  Vancouver,  leaves  about  the 
middle  of  the  month  for  Knight's  Inlet, 
where  he  will  settle  with  his  family.  Mr. 
Galley  will  engage  in  ranching,  fishing,  and 
trading. 

A.  H.  Symonds,  who  formerly  represented 
Joseph  Rogers  &  Sons,  Ltd.,  the  well-known 
cutlery  manufacturers  of  Sheffield,  is  in  To- 
ronto this  week  with  a  line  of  cutlery  samples 
from  George  Butler  &  Co.,  Ltd.,  Trinity 
Works,  Sheffield.  Mr.  Symonds  says  he 
has  met  with  greater  success  than  antici- 
pated. 

J.  M.  Clark,  M.L.A.,  Smith's  Falls,  in  ad- 
dition to  attending  to  his  parliamentary  du- 
ties, is  able  to  devote  some  time  to  his  busi- 
ness, being  frequently  seen  around  the 
Toronto  wholesale  hardware  houses  in  quest 
of  bargains. 

These  country  merchants  have  been  in 
Toronto  this  week  :  Mr.  Dougherty,  of 
Sylvester  &  Dougherty,  Stouffville  ;  P.  Gies, 
of  Phillip  Gies  &  Co.,  Berlin  ;  Mr.  Wright, 
Aylmer ;  James  Dunsmore.  Dunsmore  & 
Caslake,  Stratford  ;  A.  H.  Wittmaak, 
Hespeler. 


smallest  details,  a  fact  that  will  be  especially 
appreciated  by  those  who  read  to  the  book 
for  instruction  in  this  handicraft. 


THE  ART  OF  COPPERSMITHING. 

A  Practical  Treatise  on  Working  Sheet  Copper  into  all 
Forms.  By  John  Fuller,  Sr.  Size,  10  x  6£  inches; 
327  pages.  Published  by  David  Williams,  g6-io2 
Reade  street,  New  York,  1894.     Price,  $3. 

This  book,  which  as  a  serial  appeared  in 
The  Metal  Worker,  is  brought  out  to  meet 
the  needs  of  a  body  of  sheet  metal  workers 
whose  trade  has  never  before  been  thorough- 
ly described.  The  author,  as  he  states  in 
his  preface,  acquired  proficiency  in  copper 
working  through  a  long  apprenticeship  and 
many  years  of  actual  labor  at  the  bench. 
The  instruction  he  gives  is,  therefore,  en- 
tirely practical  and  will  be  correspondingly 
valued  by  those  who  are  in  any  way  inter- 
ested in  coppersmithing.  A  special  feature 
of  the  work  before  us  is  the  illustrations,  of 
which  there  are  nearly  500,  and  which  add 
much,  not  only  to  the  interest,  but  to  the 
value  of  the  text,  as  they  show  the  work  in 
all  stage;  of  progress  and  illustrate  all  the 
appliances,  patterns,  and  tools.  The  work 
is  divided  into  sections,  each  treating  a 
separate  topic,  and  is  thoroughly  indexed. 
The  style  of  the  writing  is  exceedingly  sim- 
ple and  the  descriptions  of  work  go  into  the 


HOW  TO  KEEP  THE  SHOP  CLEAN. 

THE  question  :  "How  shall  I  keep  my 
shop  clean  ?"  is  one  which  has  often 
puzzled  the  ironmonger,  and  caused 
him  a  greater  amount  of  uneasiness  than  the 
majority  of  his  fellow-shopkeepers.  The 
problem  has  frequently  been  given  up  in 
despair — to  the  ironmonger's  loss.  Whilst 
to  many  doing  a  general  business  it  is  abso- 
lutely necessary  to  handle  many  dirty  things, 
there  are  branches  of  his  business  which 
render  it  essential  his  premises  should  pre- 
sent as  clean,  neat,  and  bright  an  appear^ 
ance  as  the  jeweller's,  if  paying  customers 
are  to  be  attracted.  Dealing  with  this  ques- 
tion, a  contemporary  says  : 

" That  depends  on  the  shop"  will  be  an 
answer  which  naturally  forces  itself  upon 
one,  when  he  considers  the  diversity  of 
premises.  When  the  shop  means  simply  a 
salesroom,  with  samples  only  of  large  goods, 
and  small  quantities  of  shelf  goods,  the 
matter  of  neatness  is  >not  nearly  as  difficult 
as  it  is  in  a  shop  where  a  single  room 
represents  salesroom,  office,  and  warehouse 
combined. 

It  is  absolutely  impossible  to  even  imagine 
a  perfectly  clean  hardware  shop.  There 
must  be  a  corner,  or  a  room,  and  often  a 
number  of  corners  or  rooms,  where  unsightly 
and  dirty  things  can  be  stored  Dirt  is 
simply  a  question  of  distribution 

Neatness  and  cleanness  mean  not  os 
much  the  absence  of  dust  and  dirt  as  the 
distribution  of  these  unavoidable  evils. 
When  a  portion  of  a  shop  is  devoted  only  to 
the  display  of  goods,  it  is  not  a  very  difficult 
matter  to  keep  this  portion  perfectly  neat 
and  clean.  Of  course,  goods  will  be  left  on 
ledges  and  in  improper  places  during  a  rush 
of  custom,  but  an  assistant  with  an  eye  for 
neatness  will  soon  find  an  otherwise  un- 
occupied moment  in  which  to  remedy  these 
irregularities. 

"  To  have  a  place  for  everything,  and 
everything  in  its  place,"  is  the  great  desider- 
atum. This  will  only  be  reached  when  each 
individual  is  held  responsible  for  a  certain 
portion  of  the  shop,  and  when  assistants 
who  are  by  nature  inclined  to  slovenliness 
(and  there  are  such)  are  forced  to  be  neat 
in  their  persons  as  well  as  in  their  surround- 
ings, because  a  person  slovenly  dressed, 
standing  behind  the  counter,  will  completely 
counteract  the  beneficial  influences  of  a  neat- 
looking  shop  on  a  customer.  Of  course,  it 
goes  without  saying  that  cleanliness  and 
neatness  are  a  great  attractive  feature.  Un- 
happily, many  hardware  shops  are  so  un- 
clean and  disorderly  that  ladies  are  afraid 
to  enter  them.  In  such  establishments  goods 
are  usually  covered  with  rust  ;  bright  goods 
are  to  a  greater  or  less  extent  corroded, 
often    through    careless    sprinkling,    all    of 


which  detracts  from  the  selling  qualities  of 
the  goods.  It  is  a  well-known  fact  ihat  who- 
ever buys  goods  wants  them  to  be  new  and 
wants  them  to  look  new.  Even  such  people 
as  will  leave  a  new  axe  in  the  open  yard 
during  a  rainy  night  will  not  be  satisfied  to 
get  an  axe  with  a  rust  spot  on  it. 

It  is  necessary  to  have  a  "  general  clean- 
ing up  "  of  the  shop  once  a  day.  This  should 
commence  on  opening  in  the  morning.  It 
should  be  made  an  inflexible  rule  that  all 
goods  should  be  in  their  proper  places  be- 
fore closing  in  the  evening.  By  this  the  ac- 
cidental sprinkling  of  water  on  goods  left 
on  the  floor  during  the  day  will  have  been 
avoided.  Much  importance  attaches  to  the 
use  and  abuse  of  a  sprinkling  pot.  It  is  a 
very  easy  matter  to  spray  a  few  drops  of 
water  into  a  nail  bin  now  and  then,  or  on 
the  base  of  counters  and  the  legs  of  stoves  ; 
but  each  drop  will  count,  and  will  detract 
from  the  general  appearance  of  the  store. 
Even  in  so  insignficant  a  matter  as  sprink- 
ling it  is  necessary  to  use  care  and  judg- 
ment. Of  sweeping  and  dusting  the  same 
may  be  said.  It  is  impossible  that  these 
daily  cleanings  should  be  anything  more 
than  superficial.  To  make  the  cleanness  of 
the  shop  as  nearly  perfect  as  possible,  it  is 
necessary  that  on  each  day,  after  the  general 
cleaning,  and  during  leisure  moments,  a  small 
portion  of  the  stock  be  cleaned  thoroughly. 
To  do  this,  goods  must  be  moved  from 
their  places  and  replaced  after  thorough 
cleaning.  It  is  disgusting  for  a  would-be 
purchaser  to  have  a  cloud  of  du?t  blown  into 
his  face  from  the  top  of  a  bird-cage  which  is 
being  taken  from  its  hook,  where  it  had  hung 
unmoved  since  its  arrival  in  the  store. 

Show  windows  (and  show  cases  also,  to  a 
more  limited  extent)  should  contain  samples 
only,  so  that  it  is  not  ordinarily  necessary  to 
remove  part  of  a  display  to  supply  a  cus- 
tomer. When  it  is  unavoidable  to  thus 
"  rob  "  a  show  window,  the  missing  article 
should  be  immediately  replaced,  since  no- 
thing is  less  attractive  than  a  show  window 
with  empty  spaces  in  it.  Better  have  no 
show  window  than  to  have  one  that  is  not 
absolutely  neat  and  clean  at  all  times. 

New  goods  should  in  all  cases  be  un- 
packed and  marked  as  far  away  from  the 
interference  of  customers  as  possible,  pre- 
ferably in  the  warehouse,  and  should  be 
stored  as  quickly  as  circumstances  will  per- 
mit. It  is  not  desirable  to  have  customers 
see  too  much  of  the  inside  workings  of  your 
business.  It  is,  therefore,  a  necessity  to  have 
a  place  set  apart  for  storage  of  goods  pend- 
ing delivery,  or  the  arrival  of  invoices,  for 
unpacking  and  marking.  Odd  goods,  such 
as  samples  of  articles  not  in  stock,  should 
not  be  allowed  to  accumulate  in  any  one 
place,  but  should  rather  be  distributed 
among  other  similar  articles.  This  will 
greatly  increase  the  chance  of  selling,  and 
thus  removing  them.  Broken  articles  should 
be  either  repaired  at  once,  or  removed,  since 
all  imperfect  goods  discredit  perfect  ones  of 
the  same  kind. — London  Ironmongery 
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Sand  Screen  Cloth- 


Sand  Screens 
Masons'  Hand 

Screens 


For  Stonemasons, 
Bricklayers. 

and  Plasterers 


Write  for  Catalogue  and  Price  List. 

THE  B.  GREENING  WIRE  GO.,  LTD. 

Hamilton,  Canada. 


A  FEW  "WHENS." 

WHEN  you  accumulate  wealth,  says 
an  Exchange,  consider  it  a  trust ; 
use  it  for  the  benefit  of  others  ;  gen- 
erosity is  its  own  reward.  When  you  have 
exerted  your  full  abilities,  and  success  seems 
doubtful,  train  your  mind  to  review  results 
calmly  ;  be  sanguine;  worry,  not  work,  is  the 
bane  of  many  lives.  When  you  cultivate  the 
faculty  of  associating  names  with  faces,  it 
will  prove  a  decided  benefit  to  your  trade. 
When  you  would  better  your  memory,  exer- 
cise it;  rust,  not  use,  is  the  prime  element 
of  decay.  When  you  lock  your  store  at 
night,  leave  your  business  inside  ;  no  balmy 
sleep  with  worry  for  a  bedfellow.  When  you 
have  decided  upon  a  course  in  business, 
which  is  satisfactory  to  your  own  mind  and 
experience,  do  not  allow  the  doubts  of  others 
to  dampen  your  enthusiasm.  When  your 
stock  is  turned  over  often,  you  can  afford  to 
sell  cheaper  and  still  increase  the  net  profit. 
When  undesirable  goods  accumulate,  the 
wheels  of  business  are  clogged.  When  you 
start  in  business,  expect  to  succeed  ;  the 
range  of  a  cannon  depends  upon  its  eleva- 
tion. 

When  business  is  said  to  run  itself,  it  is 
generally  the  result  of  the  force  of  gravita- 
tion ;  gravity  is  always  downward.  When 
you  begin  to  have  some  doubts  of  the  sup- 
eriority of  your  own  abilities,  you  are  on  the 
threshold  of  a  fresh  advance  ;  over  self-con- 
finence  is  a  rock  which  has  sunk  many  a 
young  mercantile  mariner.  When  you  walk 
to  wealth,  use  the  feet  of  industry  and  the 
staff  of  frugality.  When  you  furnish  the 
capital  and  another  the  experience,  don't 
swap.  When  you  receive  tuition  from  ex- 
perience, don't  forget  to  graduate.  When 
there  is  an  absolute  loss  in  business  it  is 
generally  the  result  of  ignorance.  When 
you  expect  an  advertisement  to  create  busi- 
ness, word  it  for  business  ;  an  advertisement 
has  no  life  in  itself ;  it  depends  forits  efficacy 
upon  the  vigor  with  which  you  endow  it. 
When  you  word  an  advertisement,  claim 
nothing  which  is  not  strictly  true,  but  never 
fail  to  claim  all  the  truth.  When  you  hang 
a  sign  outside  your  place  of  business,  it  pays 
to  have  a  good  one  ;  it  is  a  permanent  ad- 
vertisement and  indicative  of  your  business 
method  to  the  public  eye.  When  you  des- 
pond for  lack  of  public  encouragement,  keep 
the  fact  to  yourself ;  don't  advertise  it.  When 
you  inquire  into  the  causes  of  a  marked  suc- 
cess, you  will  invariably  discover  that  murh 
of  it  was  due  to  their  ability  to  select  and  re- 
tain efficient  employes.  When  you  have  a 
decided  taste  for  it,  possess  sufficient  capi- 
tal, and  are  acquainted  with  the  details,  you 
are  fitted  to  engage  in  any  business. 
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Allan  Line 

ROYAL  MAIL  STEAMSHIPS 
Liverpool,  Londonderry,  and  Montreal  Mail  Service 


STEAMSHIPS. 

From 
Montreal. 

From 
Quebec. 

SARDINIAN  

5  May 
12     ". 
19     " 

26      " 

2  June 

9      " 
16      " 
23      " 
30      " 

6  May 

*LAURENTIAN 

PARISIAN  

20  May 
27     " 

MONGOLIAN...    . 

*NUMIDIAN 

SARDINIAN 

io  June 

*LAURENTIAN 

PARISIAN 

24  June 
i  July 

MONGOLIAN 

And 

weekly  thereafter. 

The  Steamers  of  this  service  carry  a'l  classes  of  passengers.  The  Saloons  and  Staterooms  are  in  the 
central  part  where  least  motion  is  felt.  Electricity  is  used  for  lighting  the  ships  throughout,  the  lights  being  at  the 
command  of  the  passengers  at  any  hour  of  the  night.  Music  rooms  and  Smoking  room  on  the  promenade  deck. 
The  Saloons  and  Staterooms  are  heated  by  steam.  Steamers  are  despatched  from  Montreal  at  daylight  on  the  day 
of  sailing,  and  sail  from  Quebec  at  9  a.m.  on  Sundays.  Steamers  with  a  *  will  not  stop  at  Quebec, "Rimouski,  or 
Londonderry.  RATES  OF  PA8SAGE:— Cabin,  $50  and  upwards,  according  to  location  of  Stateroom  and  number 
of  persons  occupying  same;  all  having  equal  privileges  elsewhere.  Second  Cabin,  $30  and  $35  single,  $65  return. 
Steerage  to  or  from  Liverpool,  London,  Glasgow,  Belfast,  or  Londonderry,  $24.  Steerage  passengers  are  provided 
with  bedding  and  every  requisite  for  the  voyage  without  extra  charge. 

H.  &  A.  ALLAN,  Gen.  Agents,  Montreal,  or  H.  BOURLIER,  1  King  St.,  Toronto 


Church's  Cold  Water  .  . 

ALABASTINE 

Has  superseded  all  other  water-color  wall   coatings. 

It  is  the  best  advertised  goods  in  this  line. 

Now  sold  in  every  English  speaking  country  on  the  globe. 
Equally  adapted  for  city  and  country  dealers'  trade. 
Easily  applied  by  anyone  who    can  handle  a  brush. 

Put  up  in  five-pound  packages,  and   never  sold   in  bulk. 
Pays  the  dealer  Fifty  per  cent,  profit. 

Beware  of  Imitations  bearing  similar  names. 
Order  early  to  insure  a  full  line  of  advertising  matter. 

THE   ALABASTINE  CO.,  Limited. 

PARIS,  ONTARIO,    Sole  Manufacturers. 

Hill  &  Forbes,  327  St.  James  St.,  Montreal.         McArthur,  Corneillo  &  Co.,  St.   Paul  St.,   Montreal. 

Agents  for  Eastern  Ontario,  and  Province  of  Quebec. 

G.  F.  Stephens  &  Co.,  Winnipeg,  Man.    Agents  for  Manitoba  and  British  Columbia. 
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HARDWARE. 


BUSINESS  CHANGES. 

DIFFICULTIES,ASSIGNMENTS,COMPROMISES. 

Peter  Campbell,  general  merchant,  Aricbat, 
N.S.,  has  assigned. 

J.  L.  Trapp  &  Co.,  hardware,  New  West- 
minster, have  assigned  to  J.  Curtis. 

The  mortgagees  are  in  possession  of  the 
Victoria  Iron  Works  Co.,  Victoria,  B.C. 

Wm.  Hippie,  general  merchant,  Campden, 
has  assigned  to  A.  Moote,  St.  Catharines. 

E.  Moreal,  general  merchant,  Becancour, 
Que.,  has  compromised  at  85c.  on  the  dollar. 

Archambault  &  Leveille,  hardware,  Mont- 
real, are  offering  to  compromise  at  50c.  on 
the  dollar. 

James  Martin,  general  merchant,  Buck- 
ingham, Que.,  demand  of  assignment  made 
upon  him. 

George  W.  Bailey,  general  merchant,  Gib- 
son, N.B.,  is  offering  to  compromise  at  20c. 
on  the  dollar. 

A  demand  of  assignment  has  been  made 
upon  Joseph  Galipeau,  coal  and  wood, 
Maisonneuve,  Que. 

Charron  &  Racicot,  general  merchants, 
Windsor  Mills,  Que.,  hive  compromised  at 
75c.  on  the  dollar. 

H.  T.  Hatch  and   Riddel   Bros.,  general 
merchants,  at  Pipestone,   Man.,  have  both 
been  granted  extensions. 
PARTNERSHIPS  FORMED  AND  DISSOLVED. 

Knowlton  &  Ccrey,  general  merchants, 
Knowlton,  Que.,  have  dissolved. 

Gardiner  &  Shield,  general  merchants, 
Mount  Pleasant,  have  dissolved. 

Matthew,  McLean  &  Co.,  general  mer- 
chants, Souris,  P.E.I ,  have  dissolved. 

D.  Laviolette  and  Wilfrid  Lauriault  have 
been  registered  proprietors  of  the  hardware 
business  of  Aguste  Couillard,  Montreal. 

H.  Roy  and  J.  Staubin  have  registered  a 
partnership  in  Montreal  to  carry  on  business 
as  plumbers  under  the  style  of  Roy  & 
Staubin. 

CHANGES. 

John  Foster,  plumber,  Montreal,  is  com- 
tmencing  business. 

A.  Hunter,  hardware  and  tinware,  Ford- 
wich,  has  removed  to  Brussels. 

MacKay  &  Co.,  general  merchants,  Lynd- 
hurst,  have  removed  to  Toledo. 

A.  Coad,  general  merchant,  Toledo,  Ont., 
has  sold  out  to  MacKay  &  Co. 

The  estate  of  Thompson  &  Ross,  general 
merchants,  Nesbitt,  Man.,  has  been  sold  to 
John  Watson. 

J.  Cummings  &  Co.,  general  merchants, 
Nakusp,  B.  C.  ;  interest  of  Mr.  Bigelow  sold 
to  S.  J.  Henderson. 

SALES  MADE  AND  PENDING. 

The  general  stock  of  S.  McManus,  South 
Casselman,  is  advertised  for  sale  by  tender. 

The  stock  and  plant  of  Chagnon  &  Co., 
sash  and  door  manufacturers,  Montreal,  are 
to  be  sold. 


pointed 

testimony! 

Lindsay,  March  8,  1894 
J.  &  J.  Taylor, 

Toronto  Safe  Works,  Toronto 

Gentlemen,— The  Safe  I  had  which 
went  through  the  fire  which  consumed  the 
whole  of  my  stock  at  Hastings,  on  1st  Sep- 
tember last,  1893,  was  one  of  your  make, 
and  I  must  say  it  had  a  very  severe  test— 
falling  about  twelve  feet  to  the  basement 
floor  (which  <*as  rock)  and  lighting  between 
a  turpentine  and  a  coal  oil  lank.  In  these 
tanks  there  was  at  the  time  about  two  bar- 
rels of  coal  oil  and  some  quantity  of  turpen- 
tine. In  the  basement  at  the  time  there  was 
also  a  number  of  barrels  of  other  inflammable 
oils.  The  fire  burned  for  over  12  hours 
and  there  was  not  a  piece  of  wood  left  of  the 
building.  We  opened  the  safe  on  the  second 
day  after  the  fire,  and  found  to  my  surprise 
the  books  and  papers  in  good  shape— in 
fact,  am  using  the  same  ledger  in  my  busi- 
ness now. 

I  was  told  by  several  men  who  were  in 
the  safe  business  that  my  safe  was  not  fire- 
proof and  would  not  protect  my  books  and 
papers  if  I  ever  had  a  fire.  I  now  have  the 
experience  to  know  that  I  could  not  have 
had  a  better  safe,  and  freely  recommend 
your  safes  to  any  person  requiring  one. 
Yours  verv  truly, 
(Signed)  F.  VanCamp. 


Get 


Taylor's 


FIRES. 

W.  A.  Mathews,  tinsmith,  North  Augusta, 
Ont.,  has  been  burned  out. 

Chisholm  &  McKenzie,  general  merch- 
ants, Morris,  Man.,  have  been  burned  cut. 

Hogg  Bros.,  general  merchants  and  grain 
dealers,  Oakwood,  have  been  partially 
burned  out. 

The  stock  of  P.  P.  Mailloux,  wholesale 
saddlery,  hardware,  Montreal,  has  been  par- 
tially damaged  by  smoke  and  water  ;  in- 
sured. 

DEATHS. 

W.  W.  Clarkson,  general  merchant,  Clark- 
son,  is  dead. 

T.  R.  Harris,  general  merchant,  Ayles- 
ford,  N.S.,  is  dead. 


CHOP  TO  SUCCESS. 

Each  chop  chips  a  chip,  each  ad.  adds 
trade,  the  sharper  the  axe,  the  larger  the 
the  chip.  The  more  effective  the  ad., 
the  better  the  results.  It's  the  last  chop  that 
fells  the  tree.  To  its  effectiveness  is  added 
that  of  all  that  have  gone  before.  So  also  it 
is  the  last  ad.  that  is  most  effective.  Had  it 
not  been  for  the  first  chip  the  last  could  not 
have  been  cut.  If  it  could,  the  effect  would 
have  heen  nil.  So,  too,  with  the  last  ad.  It 
was  smaller  than  the  first  and  cost  less,  but 
it  felled  the  tree  of  success,  scattering 
branches  of  prosperity  over  ground  that  was 
bare  before.— Printers'  Ink. 


A  western  paper  puts  it  thus  :  "  Oh  !  they 
are  wise  who  advertise  in  winter,  spring  and 
fall  ;  but  wiser  yet  are  they,  you  bet,  who 
never  let  up  at  all." 
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Wire  Fencing  Plyers 

MANUFACTURED    BY 

K.    BOKER 

Are  the  leaders  for  Fine  Quality  and 
Low  Price. 


TRADE 


V^     MARK 


Clothes  Wringers 

"Leader"  Barrel  Churns 
"Dowswell"  Washers. 

"Queen  and  Domestic"  Mangles 

DOWSWELL   BROS. 

SUCCESSORS  TO 

Peerless  Manufacturing  Co. 
HAMILTON,    -    CANADA 

Write  for  Prices  and  Discounts. 

SOLDER. 

Half-and-Half  Solder. 
Plumber's  Solder. 

Refined  Metal  Solder. 
Triangular  Solder. 


We  guarantee  all  OUR  GOODS !     If  found 
unsatisfactory  can  be  returned  at  our  expense. 


Toronto  Smelting  .-"  Refining  Works 

92  and  94  Queen  St.  E.,  TORONTO. 

Canada  Iron  Furnace  Co.,  Ltd, 


Manufacturers  of 


CHARCOAL  PIG   IRON 

MONTREAL. 

BRAND  "C.  |.  F."  THE  MS 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO.  E,  DRUMMOND, 

Managing  Director  and  Treasurer 


CRADLE  CHURN 


The  Cradle  Churn 


The  Easiest  to  Clean  and  Operate 
and  Guaranteed  in  every  Particular 


Send  for  Descriptive  Circular  and  Testimonials. 


Ghas.  Boeckh  &  Sons 


Wholesale  Agents. 


Toronto. 


Bieyeles 

To  the  Trade  at  prices  that  you  can  make 
something  out  of  them. 


We  are  Direct  Importers  and 
Sole  Agents  of  the  famous 


and  Ouenton 


BICYCLES 

And  can  furnish  the  trade  at  right  prices.     Get  our  Catalogue  free. 


THE  BOWMAN  HARDWARE  and  SPORTING  GOODS  GO. 

LIMITED. 

HAMILTON,        -        ONT. 


BUCK 
DIAMOND 


FILE 
WORKS, 


21   Richmond  St.,  Philadelphia,  Pa. 

G-.  <8c  HI.  IB^IRII^IETT, 

MANUFACTURERS   OF 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Suv\  files. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  _  Lightning  Sawfiles. 

EVERY  OTHER    DESCRIPTION  OF  SAW   FILES. 
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CHEAP  AND   SUBSTANTIAL. 

THE  accompanying  cut  is  an  illustration 
of  a  wheel-barrow  that  has  been  put 
upon  the  market  by  Rice  Lewis  &  Son, 
Ltd  ,  Toronto.  It  is  named  the  Pan-Ameri- 
can Steel  Tray  Barrow,  and  is  held  to  be 
"  the  most  substantial,  cheapest  and  best 
barrow,  yet  m.ir.ufictured."  The  tray,  braces 
and  wheel  are  of  steel,  and  the  frame  is  made 


takes  into  his  service  one  just  graduated  he 
should  not,  and  in  most  cases  does  not,  ex- 
pect him  to  be  exactly  fitted  by  a  school 
training  for  the  practical  work  he  is  engaged 
for.  What  he  should,  and  in  most  cases 
does  expect,  however,  is  a  thorough  ground- 
ing in  principle?,  so  that  when  the  young 
man  finally  becomes  fully  acquainted  with 
the  details  of  his  particular   work  he  will  be 


of  wool  The  cost  of  the  barrow  is,  it  is 
claimed,  less  than  one-third  an  all  steel 
barrow,  and,  while  much  lighter,  is  to  all 
intents  and  purposes  just  as  strong.  If  so 
desired  the  barrow  can  be  supplied  with 
Jacobs'  patent  wood  wheel.  The  "  Pan- 
American  Steel  Tray  Barrow  "  is  specially 
adapted  for  use  of  street  contractors,  the 
steel  tray  making  it  equally  suitable  for  hot 
or  cold  material. 


EDUCATION  OF  ENGINEERS. 

OUR  able  contemporary,  Engineering 
News,  in  a  recent  number,  gives  an 
analysis  of  the  record  of  the  work  of 
the  graduates  of  a  prominent  civil  engineer- 
ing school,  which  is  very  suggestive  in 
several  respects.  It  seems  to  have  been  the 
endeavor  of  the  school  in  question  to  impart 
a  sound  general  knowledge  of  the  theory 
and  practice  of  engineering,  and  not  to 
subordinate  its  teaching  to  the  exigencies  of 
the  laboratory  or  to  special  or  to  detail 
work,  apparently  on  the  assumption  that  it 
is  a  mere  chance  that  more  than  a  small 
fraction  of  college  practical  instruction  will 
fit  the  particular  work  that  may  fall  to  the 
lot  of  the  graduate.  The  analysis  of  our  con- 
temporary seems  to  show  that  in  most  cases, 
while  the  purely  technical  training  has  been 
an  adjunct  in  bringing  about  promotion,  yet 
a  fair  inference  from  the  record  of  the  gradu- 
ates is  that  it  is  twice  as  important  to  be 
fitted  to  become  a  leader  and  manager  of 
men  than  to  be  fitted  only  with  purely  tech- 
nical qualifications.  As  remarked  by  us 
before  in  these  columns,  a  system  of 
education  that  tends  to  broaden  the  mind 
and  thus  render  it  capable  of  dealing 
confidentially  with  large  questions  is  not 
only  most  likely  to  make  the  engineer 
educated  under  it  more  respected  by 
those  with  whom  he  comes  into  contact  in 
professional  life,  but  it  gives  him  a  wider 
range  of  opportunities  and  a  more  ambitious 
scope  to  his  strivings.     When    an  employer 


able  to  car»y  it  on  with  every  prospect  of 
success.  It  is  assumed,  of  course,  that  the 
graduate  has  not  been  educated  under  an 
impractical  system  by  purely  academic  pro- 
fessors, but  that  the  theory  taught  and  the 
practice  inculcated  are  based  upon  a  proper 
knowledge  of  the  requirements  of  actual 
work.  Owing  to  the  desire  to  start  on  a  pro- 
fessional career  at  the  earliest  possible  mo- 
ment, most  technical  courses  are  none  too 
long  for  the  bare  purpose  of  teaching  prin- 
ciples, and  yet  the  tendency  seems  to  be  be- 
coming greater  and  greater  to  subordinate 
the  theoretical  grounding  to  "  practical 
work."  Pattern  shops,  smith  shops  and  even 
foundries  are  becoming  features  of  technical 
schools,  and  testing  work  is  carried  on 
more  with  a  view  to  teach  the  practical 
manipulations  than  to  illustrate  princi- 
ples. But  to  return,  applying  the  conclusions 
which  our  contemporary  draws  from  its  an- 
alysis in  a  general  way  to  any  branch  of  en- 
gineering, the  inference  seems  to  be  that  it 
is  impossible  for  any  young  man  to  foresee 
with  any  degree  of  exactitude  what  particu- 
lar knowledge  will  probably  be  most  useful 
to  him.  He  is  extremely  likely  to  have  both 
technical  and  executive  positions  in  various 
lines  open  before  him  at  some  time  in  his 
life,  and  hence  what  he  particularly  needs 
is  a  good  all-round  knowledge  so  that  he  will 
not  be  wholly  at  a  loss  in  undertaking  any 
duties  that  may  fall  to  his  lot.  It  implies 
that  there  is  no  better  method  than  to  de- 
vote the  first  four  years  of  a  young  man's 
professional  study  to  acquiring  a  sound 
general  knowledge  of  the  theory  and  broad 
practice  of  all  the  main  branches  of  his  pro- 
fession instead  of  devoting  particular  atten- 
tion to  special  and  detail  work.  The  diffi- 
culty with  many  of  our  engineering  schools, 
it  may  be  added,  is  that  they  attempt  to 
combine  three  different  courses,  each  of 
which  in  turn  is  sacrificed  to  the  others. 
In  Europe,  in  some  case?,  these  are  differen- 
tiated into  engineering,  industrial,  and 
manual    training    schools.      Some    of    our 


technical  schools  partake  more  of  the  char- 
acter of  the  French  industrial  schools,  a 
graduate  of  which  does  not  expect  to  be- 
come anything  higher  than  a  superintendent 
of  a  manufactory  or  plant,  or  an  "  expert  " 
in  his  line  of  training. 


"SLOW  AND  SURE  "THE  ONLY  WAY. 

OF  every  hundred  men  who  engage  in 
business  on  their  own  account, 
scarcely  ten,  it  is  computed,  make 
a  success  of  it,  says  an  exchange.  Pro- 
bably no  larger  proportion  of  the  young 
men  employed  in  retail  stores  eventually 
realize  their  ambition  and  success  in  their 
attempts  to  secure  a  business  of  their  own. 
The  obstacles  are  so  many  and  the  practice 
of  self-denial  so  difficult  that  the  majority 
of  the  clerks  either  give  up  the  struggle  at 
an  early  stage,  or  start  for  themselves  before 
they  have  acquiredsufficientcapitaland  expe- 
rience, and  quickly  meet  the  common  fate  of 
the  ill-equipped  merchant.  Perseveranceand 
self-denial  !  -  they  don't  look  very  impressive 
in  cold  type,  but  they  are  big  factors  in  the 
problem  of  how  to  achieve  success  in  busi- 
ness and  in  all  channels  of  human  effort. 

Our  young  friends,  to  succeed,  must  prac- 
tice the  most  careful  economy,  labor  hard 
and  faithfully  to  please  their  employers  and 
obtain  a  thorough  knowledge  of  the  busi- 
ness, and  always  persevere.  A  French 
statesman  declared  that  the  secret  of  success 
is  :  "  Audacity,  audacity,  always  audacity  !  " 
But  although  boldness,  courage  and  self- 
confidence  are  very  useful  qualities,  par- 
ticularly in  the  field  of  politics,  in  general 
pursuits  the  fundamental  qualities  required 
of  the  young  aspirant  are  perseverance  and 
self-denial.  Much  time  will  be  saved  and 
bitter  disappointment  avoided,  if  this  fact  is 
borne  in  mind  at  the  start,  and  should  any 
of  our  young  readers  have  become  imbued 
with  the  notion  that  success  is  possible  with- 
out persistent  application,  hard  work  and  the 
sacrifice  of  many  opportunties  of  indulgence 
in  the  pleasures  of  life,  we  trust  they  will  at 
once  disabuse  their  minds  of  the  delusion. 
There  are  no  short  cuts  to  the  goal  of  success 
that  do  not  lead  to  infamy. 


THE  UNPOPULAR  MERCHANT. 

It  is  difficult  to  see  ourselves  as  others  see 
us,  wiites  a  traveling  man  with  a  wide  ac- 
quaintance, says  a  contemporary.  There 
is  a  man  in  the  dry  goods  business  in,  well, 
say  Tokio,  who  made  himself  tremendously 
unpopular  with  the  boys  on  the  road.  To 
get  even  with  him  one  of  them  "  wrote  him 
up "  for  a  trade  journal,  buf  indulged  very 
largely  in  sarcasm,  well  knowing  that  the 
boys  would  "catch  on"  at  once.  He  was 
spoken  of  as  being  "  the  most  affable  man  on 
the  road";  "the  drummers'  pet, "and  many 
such  phrases.  When  the  article  appeared 
the  dry  goods  man  accepted  it  as  a  tribute 
to  hi?  worth,  and  sent  in  an  order  for  extra 
copies  of  the  paper  to  be  mailed  to  his  friends 
That  was  where  "sarkasm"  was  lost  on  him 
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CHINA    STEEL    WARE 

The  finest  de<  orated  Enamel'ed  Ware  made. 

Supplied    in    various    designs    for 

table  and  toilet  sets. 


PURITANA  IMPROVED  ENAMELLED  WARE 

Made  in  White,  Grey  Granite,  Cologne  Granite,  and  all  colors,  also  in  decorated 
Supplied    in    every    article    selling    in    Enamelled  goods. 

Imported  t   rough  the  General  Agents  for  Canada: 

PAINCHAUD,  SQUIRE  &  CO., 

Antwerp  (Belgium),  and    Montreal. 


WRITE 


the 


• 


For  Latest 


Prices  on 


TORONTO   LEAD   &   COLOR   CO.,    Ltd. 

Pure  Lead 

Pure  Prepared  Paints 

and  Varnishes 


Montreal,    Feb.  6th,    1894. 

To  the  Stove  and  Heater  Trade  : 

We  are  about  moving  our  works  to  the  most 
modern  plant  in  Canada,  at  St.  Henry,  near 
Montreal.  Our  New  Catalogue  will  be  ready 
early  in  March,  when  our  travelers  will  be  on  the 
road  with  a  full  line  of  Stoves,  Hot  Water  Heat- 
ers, Soil  Pipes  and  Fittings,  and  other  lines  that 
we  make.  Kindly  wait  their  arrival,  as  we  have 
the  very  lowest  prices  and  best  goods. 

Yours  respectfully, 

The  Wm.  Clendinneng  &  Son  Co.,  Limited, 

Stove  Manufacturers  and  Founders, 

Montreal    and    St.    Henry,    Que 
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COST  OF  BILLETS  AND  OF   RAILS. 

IN  the  course  of  his  discussion  of  the  de- 
feated amendment  to  the  Wilson  bill,  to 
put  steel  rails  on  the  free  list,  Hon.  John 
Dalzell,  of  Pittsburg,  presented,  according  to 
Iron  Age,  the  following  summary  of  the 
considerations  affecting  the  cost  of  steel 
rails  as  compared  with  the  cost  of  soft  steel 
billets  : 

i.  A  rolling  mill  plant  for  the  manufacture 
of  rails  is  of  necessity  much  more  expensive, 
contains  heavier,  more  expensive  and  more 
complicated  machinery  than  a  plant  design- 
ed only  for  the  manufacture  of  billets.  The 
ground  space,  both  under  roof  and  out  of 
doors,  is  very  much  larger  for  steel  rails. 

2.  The  high  carbon  in  rails — viz.,  about 
four  times  that  in  billets — adds  to  the  cost 
for  recarburizers  and  labor  and  fuel  for 
handling  and  melting  same. 

3.  Multiplicity  of  rail  sections  and  weights 
requires  a  larger  stock  of  ingot  molds  of 
assorted  sizes  ;  the  ingots  have  to  be  made 
heavier  in  proportion  to  the  ton  of  finished 
rails  rolled  from  them  in  proportion  to  the 
finished  billets,  consequently  there  is  a 
greater  loss  tn  scrap. 

4.  To  insure  the  production  of  perfect 
rails  made  from  ingots,  which  by  their  very 
nature  are  liable  to  imperfections,  a  larger 
amount  of  scrap  has  to  be  cut  off  and  han- 
dled between  the  ingot  and  the  finished  rails 
than  in  the  case  between  ingots  and  finished 
billet?. 

5.  Most  of  the  billets  rolled  in  this  coun- 
try are  made  from  the  ingot  on  one  train  of 
rolls  with  one  engine,  whereas  ingots  for 
rails  which  are  of  a  complicated  section 
have  to  pass  through  two  or  even  three  ad- 
ditional trains,  each  with  an  engine  and 
crew,  thereby  involving  additional  cost  for 
labor,  power,  maintenance,  etc. 

6.  Accuracy  in  the  cross  section  of  a  billet 
is  never  demanded.  In  a  rail  a  variation  in 
height,  due  to  the  natural  wearing  of  the 
rolls,  equal  to  so  little  as  3-64  inch,  will 
cause  its  rejection.  This  causes  frequent  roll 
changes  and  large  replacements  at  heavy 
expense. 

7.  Billets  when  rolled  are  chopped  while 
hot  by  shears  into  lengths  required,  which 
are  not  expected  to  be  extremely  accurate, 
because  the  billet  is  not  a  finished  product. 
Rails  are  sawed  to  standard  lengths,  usually 
30  feet,  and  a  variation  in  this  total  length 
of  X  inch  under  or  over  causes  the  rejection 
of  the  rail. 

8.  Owing  to  its  simple  form,  a  billet  is  an 
easy  section  to  roll,  and  defective  billets  are 
few  in  number,  whereas  a  rail  with  thin 
flanges  and  web  and  relatively  thick  head 
is  a  very  difficult  section,  and  the  loss  to  the 
manufacturer  on  defective  rails  is  very  con- 
siderable. Billets  are  hardly  inspected  at 
all  ;  rails  are  most  rigorously  inspected, 
both  by  the  mill  and  the  purchaser,  and  fre- 
quently rejected  for  most  trifling  defects, 
after    considerable    expense   has   been    put 


upon  them  in  rolling,  straightening,  cold 
sawing,  drilling,  chipping,  marking,  etc. 
The  loss  by  the  rejection  of  these  defective 
rails,  which  may  amount  to  as  much  as  lo 
per  cent,  upon  some  of  the  most  difficult 
sections,  adds  very  largely  to  the  cost  of  the 
rails  that  pass  inspection. 

9.  To  make  the  perfect  rails  that  are  com- 
mercially required  and  of  the  many  sections 
in  use  upon  our  railroads,  requires  an  ex- 
pense for  rolls  which  I  think  I  am  safe 
in  estimating  at  four  or  five  times  the 
cost  for  rolls  to  make  an  equal  tonnage  of 
billets. 


then  we  may  look  for  the  early  exhaustion 
of  those  fields  where  the  pressure  is  high 
and  the  use  very  extensive,  and  for  a  com- 
paratively long  life  in  those  fields  were  the 
opposite  conditions  prevail. 


DURATION  OF  NATURAL  GAS. 

DONALD  McDonald,  in  "A  Talk  on 
Natural  Gas"  at  a  meeting  of  the 
Engineers  and  Architects'  Associa- 
tion, Louisville,  gave,  according  to  American 
Manufacturer,  the  following  relative  to  the 
duration  of  gas  supply.  With  regard  to  the 
probable  duration  of  the  gas,  it  is  a  matter 
that  can  only  be  guessed  at.  It,  however, 
seems  that  the  gas  found  in  limestone,  which 
is  called  high  pressure  or  reservoir  gas,  is 
found  in  definite  amounts  which  issues  from 
the  wells  in  enormous  quantities  for  a  few 
years,  which  then  cease  to  flow  and  never 
revive  again.  The  shale  gas,  on  the  other 
hand,  has  been  characterized  whenever 
found  by  its  remarkable  persistence.  Wells 
are  now  flowing  which  were  known  and 
used,  20,  40  and  even  100  years  ago.  At  the 
risk  of  being  laughed  at,  I  am  going  to  pro- 
pound a  theory  of  my  own,  or  rather  a 
hypothesis  (for  I  will  not  say  I  believe  it  my- 
self) which  seems  to  explain  the  remarkable 
persistence  of  shale  gas.  It  will  be  remem- 
bered that  this  gas  is  invariably  found  in 
connection  with  petroleum  and  salt  water  ; 
remembering  that  the  shale  beds  are  hun- 
dreds of  feet  thick  by  hundreds  of  miles  in 
circumference  and  are  thoroughly  impreg- 
nated with  the  different  forms  of  petroleum 
and  bitumen,  it  will  be  seen  that  the  amount 
of  these  less  volatile  hydrocarbons  is  almost 
infinite.  All  that  is  lacking  then  is  some  re- 
action between  the  salt  water  and  bitumen, 
by  which  an  atom  of  hydrogen  can  be  taken 
away  from  the  water,  and  added  to  the  bitu- 
men ;  this  done,  and  the  grub  becomes  a 
butterfly,  the  solid  a  liquid  or  the  liquid  a 
gas.  Just  how  this  reaction  takes  place  I 
am  unable  to  say,  but  I  do  not  believe  that 
any  chemist  would  be  rash  enough  to  say 
that  such  reaction  would  be  impossible  un- 
der the  conditions  existing,  where  the  salt 
water  and  the  hydrocarbons  are  brought  to- 
gether in  most  intimate  contact  in  the  close 
pores  of  the  shale,  where  the  pressure  is 
great,  the  time  long,  and  (where  the  shale 
dips  deep  into  the  earth)  the  heat  might  also 
be  high.  If  this  hypothesis  is  true,  natural 
gas  will  be  in  use  1,000  years  hence  ;  if,  on 
the  other  hand,  the  gas  is  simply  stored  in 
the  pores  of  the  rock  and  is  being  driven  by 
water  towards  the  outlets  on  the  anticlinals, 


ASKING  GOOD  PRICES. 

THE  demand  of  the  public  is  unques- 
tionable in  the  main  for  low  prices, 
and  the  store  that  offers  bargains  will, 
as  a  rule,  have  the  largest  trade,  says  Iron 
Age.  That  there  is  something  in  asking 
high  prices  for  goods  of  high  quality  is  in- 
timated in  the  following  suggestion  from  an 
experienced  hardwareman  : 

There  is  a  certain  class  of  consumers  who 
do  not  buy  of  the  hardwareman  because  he 
does  not  ask  enough  for  his  goods.  They 
go  to  the  fancy  stores  and  to  the  jewelers. 
They  are  the  people  who  want  high  grade 
cutlery — knives,  razors  and  scissors.  They 
have  an  idea  that  such  goods  must  neces- 
sarily be  expensive,  and  when  they  are  asked 
ordinary  prices  they  think  the  goods  cannot 
be  the  best,  and  it  is  the  best  that  they  are 
after. 

A  woman  just  now  wanted  a  7-inch  scis. 
sors.  I  asked  her  75  cents,  and  showed  her 
an  excellent  brand.  "  I  want  something 
better  than  that,"  she  said.  Now,  she  is  no 
judge  of  the  quality  ;  she  is  not  complaining 
of  the  finish  ;  she  simply  believes  that  a  fine 
quality  article  cannot  be  sold  for  that  price. 
So  with  some  men  buying  a  razor.  They 
hear  barbers  talking  about  their  razors  be- 
ing worth  $5,  and  they  believe  that  a  really 
good  tool  cannot  be  sold  for  $1.50.  What 
shall  the  dealer  do  ?  The  wise  thing  is  to 
have  a  small  assortment  of  fine  finished 
gdods  for  this  class,  and  as  the  sale  will  be 
slow  the  dealer  will  be  justified  in  asking  all 
the  profit  he  can  get.  Then,  when  he  has  a 
customer  whose  idea  of  "something  better" 
is  something  that  costs  more,  he  can  suit 
him  and  make  money  by  it. 


FRAUDULENT  BARRELS. 

A  few  weeks  ago,  says  a  Boston  paper,  we 
alluded  to  how  the  buyers  of  turpentine  in 
the  north  are  defrauded  by  the  manufactur- 
ers of  turpentine  barrels  in  the  south,  who 
make  dishonest  barrels,  by  inserting  extra 
thick  heads  and  staves,  thereby  making  the 
barrel  hold  less  than  the  gauge  will  show. 
Charles  Richardson  has  handed  us  the  result 
of  the  recent  test  made  by  him.  He  emptied 
five  barrels,  filing  the  same  with  water. 
Here  is  the  result : 
Gauge  of  barrel.  Actual  Measurement. 
53X  gallons.  50      gallons. 

52^       "  51 

50^       "  4*>A        " 

51  «  50  " 

49  "  48 

256X     "  247X      " 

A  shortage  of  9  gallons. 


HARDWARE. 


25 


You  Lose  More  Than  We  Do 


If  you  do  not  buy  a  copy 
of  "  Ideas  for  Hard- 
ware Merchants '  at  50 
cents 


JUST  HALF  PRICE 


Starting  a  Hardware  Store. 

What  Hardware  Dealers  May  Sell. 

System  in  the  Store. 

The  Holiday  Trade  in  Hardware. 

The  Parable  of  a  Foolish  Trader. 

More  About  Advertising. 

The  Value  of  Price  Lists. 


•     • 


CONTENTS! 

Behind  the  Desk. 
Ratio  of  Stock  Expenses  to  Sales. 
The  Use  of  a  Store  Window. 
The  Successful  Merchant. 
Cordiality  Between  Competitors. 
The  Commercial  Value  of  a  Smile. 
Books  for  Hardware  Men. 


Hints  about  Inventing. 
Retail  Advertising. 
John  Jones,  Jr. 
Business  Education. 
The  Other  Half. 
Cash  or  Credit  ? 

Etc.,  Etc.,  Etc. 


On  receipt  of  Fifty  Cents  this  valuable  work  will  be  forwarded  you, 
postage  prepaid.     Edition  limited. 


The  J.  B.  McLean  Publishing  Co. 

10  Front  Street  East 

Toronto, 
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TELEPHONE    1780. 


J.  H.  FARR  &  CO.  «ous  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,   Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 

8  to   16    MORSE    STREET,        -         -        TORONTO        ONT. 


For  Iron  Fencing, 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of  Hot    Pressed 
Nuts,  Square  and  Hexagon 


THOS.  FIRTH  &  SONS,  Li 

Best  Crucible  Cast  Steel. 

STEEL,  PEECH&TOZER,Ld. 

Bessemer  Steel, 

Open  Hearth    Steel. 


Agents, 

James  Hutton&Co. 

MONTREAL. 


CURRENT    JVIAKKET    QUOTATIONS 


METALS. 


Tin. 

Liamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  20,    21 
Straits "     ....  20,    21 

Tin  Plates—  Charcoal  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes $5  50  $5  75 

I.X.,           "          6  75    7  00 

I.X.X.,        "           8  00    8  25 

Raven  &  P.D.  Grades— 

I.O.,  usual  sizes 4  00    4  25 

IX.,           "            5  00    5  25 

I.X.X.,        "            6  00    6  25 

I.XXX.,     "             7  00    7  25 

D.C.,  12}xl7        3  75    4  00 

D.X 4  75    5  00 

D.X.X.        "            5  75    6  00 

Note. -Other  brands  might  be  shaded 

by  25c.  per  box. 

Coke  Plates— Bright 

Bessemer  Steel — 

I.C.,  usual  sizes   3  35    3  50 

I.C.,  special  sizes 3  60    3  75 

Charcoal  Plates — Terne. 

Dean  or  J.G.  Grade — 

I.C.  20  x  28,  112  sheets 7  25 

I.X.  Terne  Tin 9  25    9  50 

Old  process  I.C 13  00 

"  "      I.X 16  Ot 

Charcoal  Tin  Boiler  Plates. 

Cooklev  Grade—  Per  lb. 

X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  >  6}c,    7c 

1-1x65,  ) 

Tinned  Plates 

72x30  up  to  24  gauge 6J    6} 

26        "     6}    7 

28        "     7J     7} 

Iron  and  Steel. 

Base  Price 
Common  Bar,  per  100  lb  ..  $1  85  190 
Refined      "  "  ..     2  35    2  65 

Horse  Shoe  "  "  ..    2  60    2  75 

Band  "  "  ..    2  50    2  60 

Hoop  "  '  2  60 

Swedish         "  "  ..     4  00    4  25 

Sleigh  Shoe  Steel 2  50 

Tire  Steel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb    0  10    0  14 

Russian  Sheet        "        0  10}  0  11 

Tank  Platesl-5  and  thicker    2  00    2  25 
Boiler  Rivets 4  50    5  00 


Sheet  Iron, 


1  to  20  gauge 
22  to  24      " 
26 


2J,3 
21,24 
2»,  2i 
2J,  3 


Boiler  Tubes. 


t-inch 
-inch 


\  inch 


10}c 
13* 


Canada  Plates. 


Steel  Boiler  Plate. 


#2  45 

2  35 

ud  thicker  2  25 


Alldull 2  65 

}  polished 2  75 

All  Bright  2  90 

Iron  Pipe. 

Wrought  62}  and  5p.c.  to  65  p.c. 

Galvanized,  40  to  45  per  cent. 

Cast,  soil,  2,  3,  4  and  5  in.,  50  and  lOp.c. 

Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 5,    5} 

26  gauge,  "       5J,  5} 

28     "  "       5},  5} 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5,  5J 

26  gauge,  "  5J,  5} 

28      "  "  5$,  5| 

Note — Cheaper  grades  about    \  cen 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 6    6  3-5 

i        "  "       4|    4} 

"  5-16  "  "       i\    4} 

%       "  "       4}    4| 

7-16  "  "      H    4 

H       "  "       34     3J 

%    "       "    n  3 

"  \       "  "       ....2  4-5    2| 

Trace,  per  doz.  pairs    $3  60  5  9u 

German  coil,  per  100  ft  ....  1  65  2  70 
Jack  chain,  iron,  single,  per 

doz  yards 0  13  0  50 

Jack  chain,  double,  per  doz 

yards 0  15  

Jack  chain,  brass,  single,  per 

doz  yards 0  20  110 

Copper— Ingot. 

English  B.  S  ton  lots  0  11}  0  12 

Lake  Superior  0  12}  0  13 

Bolt  or  Bar. 

Cut  lengths, round,  }to|in  .$0  22  $0  25 
"  round  &  square 

1  to  2  in 0  20    0  23 

Vote— Complete,  lengths  abou    fifteen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60  $0  15    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  16    0  17 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
3  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb..  0  18    0  19 
35  to  45      "  "        ..  0  16    0  17 

50  lb  and  above  per  lb  0  15    0  151 
Boiler  <£  T.  K.  Pitts. 

Plain  Tinned   per  lb 0  21 

Snun  "         o  u5 


Wire. 
Pure,  in  coils— 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  uO  0  21 

"  "        27  to  30      "      ..  0  23  0  25 

30and  up 0  26  0  28 

Sheets,  hard-rolled  2x4  ft...  0  21  0  23 

Zinc  Spelte  . 

Foreign,  per  lb 0  04f  0  05 

Domestic    "     0  04i  0  04| 

Zinc  Sheet. 

5  cwtcasks 0  05J  0  05| 

Part  casks 0  05}  0  05} 

Lead. 

Imported  Pig.  per  lb 0  iig    0  03 

Domestic  "      0  02} 

Bar,  1  pound 0  04} 

Sheets,  2}  lbs,  sq.  ft,  by  roll  0  04}  0  04} 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  04i  0  04} 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  psr  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price  ton  lots 
25  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  7}c. 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  14    C  15 

Standard  0  13    0  14 

Wire 0  17    0  19 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  grands  vary  according  to 
composition. 

Antimony. 

Cookson's.perlb  $0  11}  0  12 

Other  makes  "    0  10}  0  11 

White  Lead. 

Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  cwt  5  00 

No.  1  Do "  4  75 

No.  2  Do "  4  50 

No.  3  Do "  4  25 

Prepared  Paints. 
(In  J,  }  and  1  gallon  tins.) 

Pure,    per  gallon SI  05 

2nd  qualities    "      0  90 

Barn  (in  bbls)  0  80      0  90 

Colors  in  Oil. 

(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre   0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green   0  09 

Chrome    "        0  08 

French  Imperial  Green  0  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwt  1  35  1  40 

"      (J.F.L.S.)"  "            2  75 

"      Roval         "  "  1  10  1  15 

Venetian  Red,  (best)    "  "   1  80  l  90 

English    Oxides    per  cwt  3  00  3  25 

American      "     >      „        .,  .  „,  .  q0 

Canadian    "J  1  25  1  90 


Paris   Green,  per  lb  0  13}    0  15 

Burnt  Sienna,  pure,  per  lb  0  08} 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  .Black  "       o  09 

Chrome  Yellows  "      0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb o  19 

Chrome  Greens  "      0  12 

Golden  Ochre  o  03  j 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal o  69 

Extra        '  "        o  90 

Brown  Japan  "        0  65 

Brown  Japan,  Turpentine  p.  gal.  0  85 

No.  1  Carriage  "         i  30 

Gold  Size  Japan  "    I  00  1  20 

Pure  Orange  Shellac "       1  95  2  05 

Hard  Oil  Finish         1  30 

Oil  Shellac  1  40 

White  Shellac  2  25 

Linseed  Oil  (in  bbls) 

Raw,    per  gal  0  60    0  62 

Boiled        "       0  63    0  65 

Turpentine  (in  bbls) 
Selected  Packages,  per  gal    0  50      0  52 

Castor  Oil. 

Best,  perlb 0  07J    0  08 

Cod  Oil. 

Cod  Oil,  per  gal 0  50    0  51 

Glue  (in  bbls) 

Common,  broken    0  10    Oil 

French  medal   0  11    0  13 

Cabinet 0  13    0  15 

White,  extra 0  16    0  18 

Gelatine 0  20    0  SO 

Strip .-  0  16    0  17 

Coopers 0  17    0  19 

Liquid  Glue— E.  LePage's,  dis.  20  to 
25  per  ct.  off  list;  Munn's,  dis.  25  to  30 
per  cent,  off  list. 


HARDWARE. 

A  in  munition —  Cartridges . 

Rim  Fire  Fistol,  dis. 40  to  45  p.c.  Amer 
Rim  Fire  Cartridges,  Dom.  50  and  5. 
Rim  Fire,  Military,  net  list,  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fin  Cartridges,  Dom.  30  p.c. 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.     B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded   Shot   Shells,     "  Trap  "    and 

"  Dominion  '  '  grade,  10  p.c 
Shot. 
Canadian,  common,  15  per  cent. 

Wads.— Baldwin's. 

per  lb 
Best  thick  white  felt  wadding, 

in  }  lb.  bags 1  00 

Best  thick  brown  or  grey  felt 

wads,  in  }  lb.  bags 0  70 

Best  thick  white  card  wads,  in 

boxes    of    500     each,     12   and 

smaller    gauges 0  99 

Best  thick  white  cird   wads,  in 

boxes  of  500  each,  10  gauge 0  35 

Best  thick  white  card  wads,  in 

boxes  of  500  boxes,  8  gauge 0  55 
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Thin  card  wads  in  boxes  of  1000 
each,  12  and  smaller  gauges...    0  20 

Thin  card  wads  in  boxes  of  1000 
each,  10  gauge 0  25 

Thin  card  wads  in  boxes  of  1000 
each,  8  gauge 0  45 

Chemically  prepared  black  edge 
grey  cloth  wads,  in    boxes  of  p.  M 
250  each — 

11  and  smaller  gauge  0  65 

9  and  10  gauge 0  75 

7  and  8  gauge 0  90 

5  and  6  gauge 1  10 

Superior    chemically    prepared 
pink    edge,    best  white   cloth 
wads,  in  boxes  of  250  each — 
11  aud  smaller  gauge 1  15 

9  and  10  gauges 1  40 

7  and  8  gauges 1  65 

5  and  6  gauges J  90 

Anvils 

Per  lb 0  10    0  12} 

Anvil  and  Vice  combined 

each 4  50 

Augers. 
(iilmour's,  discount  50  per  cent 
Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole,  Vaughan's,  each    135    160 
Excelsior,  Jennings',  discount  50  pei 

cent. 

Awls. 

Sewing  per  gross 0  65    1  59 

Pegging,  "  ...    0  65    1  25 

Brad,  ....     0  85    1  60 

"  handled  "        ...      3  60    7  3C 

Saddlers'  "         ....     0  45    1  60 

Awl  Hafts. 

PatentPeg,  pergross... I  7  25    8  00 

"     Sewing,  "  J 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz....    2  80    8  30 

Axes. 

Per  box    6  00  12  00 

Axle  Grease. 

Pergross  6  50  14  00 

Bath  Tubs. 
Zinc  discount  25  to  25  and  10  p.  c. 
Copper,  discount,    40  to  40  and  10  pc. 

off  Revised  list. 
Steel  Clad  20  p. c.  dis. 

Bella— Hand, 

Brass,   60    to  66§. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 

Farm. 
American, eacn 2  00    5  00 

House 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz  3  35    4  75 

Moulders'    "      7  50  10  00 

Blacksmiths'   discount  35,40  percent 

Belting. 

Agricultural,  50  per  cent. 
No.  1,  leather,  dis.  40  &  5  per  cent. 
Best,  ditto,  30  to  334  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits— Auger. 
Gilmour's  dis  60  per  cent. 
Excelsior,  discount  60perceu«. 
Eockford  Common,  65  to  65  and  5  p.c. 

"       Perfection,  50  and  10  per  c. 
Jenmng's  Gen,  net  list  to  5  p.  cent  dis 

Car. 
Gilmour's,  47J  to  50percb»it 

Expansive 
Clark's,  15  per  cent. 
Excelsior,  10  percent. 


Gimlet 

Clark's,  per  doz 0  65    0  90 

Diamond,  Shell  "       100    150 

Nail  and  Spike,  pergross    2  25    5  20 
Blacking,  (Catchpole's). 

No.  1,  Egyptian  Blacking 9  00 

•'2,  "'  "  4  50 

Blind  Boilers. 

Annex    per  doz.     1  25    1  75 

Mascot    "  1  35    1  85 

Erminie  "  1  12    1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb Oil    0  15 

Bolts. 
Carriage,  dis,  70. 
Tire,  dis  60  to  60  and  10  per  cent 
Stove,  dis.,i0  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  70  to  70  and  10  per  cent 

Boring  Machines. 

Complete,  with  Augers,  ea.    5  00    7  5C 

Braces. 

Barber's    6  00    7  T5 

Barber's  Ratchet 10  00  11  00 

Farmers' 2  00     2  75 

Millar's  Falls  15  50  29  00 

Brackets — Slielf. 
Japanned  Canadian,  per 

doz.  pairs 0  50     3  40 

Berlin  Bronze  Cana'n   ....    0  85    3  20 

Broilers. 
Light,  dis. 65  to  67}  per  cent. 
Reversible,  dis.,  65  to  67}  per  cent. 
Vegetable,  per  doz.,  dis.  37}  per  cent 

Henis,  No.  8        "      6  00 

"    No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz    500    4    23 

Butts— Brass. 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  and  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  65  &  10  to  70  pc. 
Loose  Pins,  "    65  &  10  to  70  p.c. 
Berlin  Bronzed,  dis.  70.  70  and  5   per 
cent. 

Gen  Bronzed, perpair  0  40    0  65 

Can  Openers. 

Acme,  per  gross   9  00    10  00 

Sardin    Scissors,  per  doz.    3  75      4  50 
Card. 

Horse,  per  doz 0  60    100 

Carpet  Stretchers. 

American,  per  doz 100    150 

Bullards  "      6  50    

Carpet  Sweepers. 

Bissell,  per  doz 22  50 

World  '  21  75 

Daisy,  "  24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz ?9  00 

Grand  Rapids,       "       ....30  00    33  00 

Cartridges — See  Ammunition . 

Castors, 

Bed,  new   list,  dis.  50pc.  )  to  50  and  5 

Plate  dis.50pc  J     percent. 

Cattle  Leaders. 

No  31  and  32,  per  gross 8  50  1125 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  1  10 

Queenston       "  110 

Napanee  "  1  10 

Chalk. 
Carpenters'  Colored,  per 

gross  '. 0  45    0  75 

White,  lump,  per  cwt   0  60    0  65 

Red 0  05    0  06 

Crayon,  pBr  gross   0  14    0  18 

Chisels — Socket,  Framing  and  Firmer 
American, dis  70  per  cent. 
Canadian,  dis   35  per  cent. 

Tanged  Firmer  per  doz 0  85     4  00 

Churns 
Daisy,   dis.  from  factory  60  and  2K 
per  cent.    Prom  stock  60  per  cent 


Clamps. 

Judd's,  dis.  20  p.c. 

Stearns, per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coflee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprizo,  No.0 1  35 

No  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  \  p.c 

Cradles,  Grain. 
Canadian,  discount  25    o  30  p.c. 

Dies. 

Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list;  3rd 

dis.  40  per  cent.  4th 

Hart  Mfg.  Co.,  (bolt  dies)  (Amer.   list)   5th 


Pilkington. 
'Discount  10  p.c.  off  for  box  lots,  and 
10  and  5  for  10-box  lots.] 
Ordinary. 

st  break  $3  65 

2nd      "      .'!  B0 

3rd       "      4  60 

4th       "      4  95 

5th       "      5  40 

6th        "      I 5  90 

7th        " 0  50 

Picture  Glass 
Pilkington's  ordinary. 
1st  break  i    0 


2nd 


dis.  25  per  cent.  6th 

Door  Springs.  7th 

Torrey's  Rod,  per  doz 2  0 

Coil,    perdoz 0  88    160 

English,     "      2  00     4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  per  doz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37 J  to  40  per  cent. 
Standard,  dis.  47}  to  50  p.  c. 

Elbows— Stove  Pipe 
$1.00  to  $2.65  per  doz. 

Fawcets. 

Cork  Lined,  per  doz 0  30    Obi 

Wine.perdoz 130    2  25 

Star,         "        2  80    3  90 

FennsCorkstops,  No  2  p.doz   170 

Petroleum,  per  doz  4  50    6  50 


4  70 

5  40 

5  90 

6  5( 

6  9( 

7  7( 


Gas  Fittings  and  Staple  Brackets. 

Jas.  Barwell.  Toronto— Dis.  20  to  25  p. 
c,  free  of  du*y.  Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each    0  30    0 

Enamelled"      0  55 

Grindstone    Fixtures. 

P.  S.  &  W.,  per  doz    3  88    4  25 

Hammers — Nail. 

Maydole's    net  list  to  5  per  cent.  dis. 
Can.  discount  25  to  27}  p.c 
Tack. 

Magnetic;  per  doz  1  10    1  50 

Sledge 

Canadian,  per  lb 0  12J  0  13 

Ball  Pean. 

English  and  Can.,  per  lb  .    0  25    030 

Handles. 

00 
1  00 


Files  and  Rasp 

Kearney  &  Foote'3  discount  Am.  List  Axe        perdoz 

57}  to  60  per  cent.  Store  door    "    . 

Black  Diamond,  50  &  5  per  cent,  dis  Chest,  per  doz  pairs  '     n  ac 

to  50  and  71  Amer.  List.  Chisel 

Nicholson's  dis.,  Amer.  list,  50,  50  and  5  Firmer        pergross  3  00 

percent  Socket  Firmer  "        '.'.'.'.'"    3  « 

Toronto  File  Co.,  50  and  10  to  60  p.c,  Socket  Framing  per  gross    3  75 

Amer,  List  Forlc 

Jowitt's,  dis.  Can.  list,  25pc  to  27}  p.c.  c.  &  B.,discount  35 percent 
Globe  File  Co.  s  disc.  60  per  cent.  u0g 

Horse    Rasps,    Kearney    &  Foote's  dis  C.&B.,  discount  35  per  cent,  to  40  n   c 
Am  list,  50  p.c.  to  50  and  10  p.c.  .<?„... 


3  50 

1  80 

2  50 

4  50 
8  00 

5  00 


to  40  p.c 


Horse  Rasps,  dis.  45p.c.  Amer.  Hellers  American,  per  doz  1 


Horse  Rasps,  Spencer's,  dis.  Can.  list 

40  p.c. 
Horse  Rasps,  Toronto  File  Co.,  50  and 
10  p.c,  Amer.  list. 

Fluting  Machines. 

Each  0  60     2  00 

Forks. 
Hay, Manure,  etc, dis. 40  to  45  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  57}  to  60  per  cent. 
Shepard's     Lightning,  dis. 
and  10  p.c. 

Fruit  Presses. 

Henis'    per  doz 

Enterprise, discount  lOp.c 
Shepard's  Queen  City,  dis.  15  p.c; 

Fry  Pans. 
Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  °.tc, 
Stanley's,  dis. 50,  55 p.  c. 
Wire  Gauges 
Winn's  Nos.  26to33,  each 


-  00 
Prane. 

American,  per  gross 315 

Hammer  and  Hatchet. 

American,  per  doz 0  50 

Cross  Cut  Saw' 
Canadian  perpair 0  18 


1  25 

3  75 
0  8C 
0  25 


0  40     0  80 


50 


4   00 


Glass. 

Window. 
Box  Price. 


Star. 


Size 
United 
inches 
16  to  25 
26  to  40 
41  to  50 
57  to  60 
61  to  70 
71  to  80 
81  to  85. 
86  to 90 
91  to  95 
96  to  100 


Per 

50  ft 


1.20-25 
1.40 


Per 

100  ft. 

2.40 
2.70 
3.10 
3.40 
3.70 
4.10 
4.50 


Hangers. 

Door  4  and  5  inch,  per  pair 
Lanes,  45  to  47H  p.c.  dis 

Hatchets. 

to   50  Can.,  dis  40  to  42}  p  c. 

Hinges. 

Blind,  Parker's,  dis.  60  to  60  and  10  p  c 
"    Shepard's  Noiseless,  dis.  60  pc 
"    Buffalo,  dis  60 to  70  pc' 
Light  T  and  strap,  dis  62}  to  65  per  ' 

Heavy,  per  lb 03  3-5    0  043 

Screw   hook  and  hinge — 

6  to  10  in.,  per  set    0  00    0  04 

12  up  "         0  CO    0  03 

^       ,  Perdoz.  sets 

Screw,  Eureka  1  13    x  80 

Gate,  Clark's 1  50    2  20 

"      Shepard's,  dis  50  to  60     0 

Perdoz.  pairs 

Spring    1  50    3  50 

"    Shepard's  Samson    175    190 
Hoes. 

5o"ft.   100 "ft    Garden>  Mor  *r,  etc.,  discount  40 
45  per  cent. 

Planter  doz  4  00 

Hooks—  Cast  Iron 

4  50  BirdCage,    perdoz  050 

5.00   Clothes  Line,    "         0  27 

5.50    Harness,  "         0  72 

6.25   Hat  and  Coat,  per  gross.!     100 

7.00  Chandelier    perdoz    0  50 

8.O0  Wrought  Iron. 

9. 0(,  Wrought    Hooks   and    Staples,   Car 
lO.Oo     dis.  40  and  5  to  40  and  10  per  cent 


1  65    2  40 


Double 
Diamond 
Per       Ps 


1.75 
2.00 


5  0. 

1  1C 
0  63 
0  88 
3  00 
1 


NEW  ARRIVALS 


30  Cases CUTLERY 


AND  GUNS 


ALL  NEW  GOODS. 

Finest  Finish.  Best  Value. 


NEW  ARRIVALS 


20  Casks  Cattle 
and  Trace 


CHAINS 


IO  Tons  Coil  Chain. 


Five  Cars  Window  Glass. 


Bowman,  Kennedy  &  Co.,  London,  Ont 
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HARDWAKt. 


Wrought  Hooks  and  Staples,  Amer 
dis.  75  and  10  to  80  per  cent. 
Wirt. 
Hat  and  Coat, dis.  55  to  60  p.c 

Belt.perl.OOO 0  60    2  70 

Screw,  bright,  Eng.,  dis.  50  to  55  per 
cent. 

Horse  Nails 
Canadian,  dis.    65  to  70 

Horse  Shoes, 
F.O.  B.  Toronto  &  Hamilton  —  $3  80 
Snow,        "  .  "  ,  •   ••     '  90 

F.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  Picks. 

Star.perdoz 3  00   3  25 

Kettles . 
Brass  spun,  7$  per  cent,  dis.  off  new 

list 
Copper,  per  lb        ..     0  30    0  35 

E  namelled  Can.  50  p.c 
American,  60  and  5  to  60  and  10  p.c 

Keys 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.  P.,   85  to  3  00 

Bronze,  Berlin,  per  doz  ..  2  75  3  25 
Bronze  Gem,  "  ....  6  00  9  00 
gava  "         ■■•■     8  75  10  00 

Shutter    porcelain,  F    & 

Ei   screw,  per  gross $1  30    4  00 

Knives. 
Clauss,  bread,  cake  and  paring  knives 
$7.20  per  doz.nett. 

Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain   lined,  per  doz    2  20    5  60 
Glalvanized,  1  87    3  85 

King,  wood,  "  2  75    2  90 

"       glass  '  4  00    4  50 

All  glass,  '  1  20    1  30 

Lines. 

Fish,   pergross  1  05    2  50 

Chalk,         "  ..........     1  90    7  40 

Locks— Door, 

Canadian,  dis.  per  cent 50 

aussell&Erwin,  per  doz    2  90    7  oo 

Cabinet. 
Eagle,  dis.  percent,  27$  per  cent,  to 
30  per  cent. 

Padlock. 
English  and  Am.  per  doz       50    6  00 
Scandinavian,        '     "  100    2  40 

Eaele,  dis.  per  cent,  15  to  17$  per  cent 

K     '  Mallets. 

Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs', hickory      "  1  25    A  75 

Lignum  Vita.,  "  3  85    5  00 

Caulking.each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis.  17$  to  20 
per  cent.  dis. 

Home,  each  ....  —  •■•.. 

Mincing;  Knives. 

American,  per  doz    42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  to  70.10  percent 

Nails. 
Cut  Nails  (Iron) 
1.  Either    Canada     or     American 
Pattern. 

Basis— 50  to  60  dy 2  30 

40dy 2  35 

30  dy 2  40 

20,16&12dy 2  45 

10  dy 2  50 

8&9dy 2  55 

6&7  dy 2  70 

2  American  Pattern  Only 

from  4  to  5  dy 2  90 

3dy.(lath) 3  30 

3  Canada  Pattern  Only 

from  4  to  5  dy 2  80 

3  dy.  (lath) 3  20 

3dy.  A.P.  Fine 3  90 

Cut  Nails  i.  steel)  Add  10c.  to  the  prices 

in  list  for  iron  nails. 
Wire  Nails,  75,  5per  cent. from  List 
Jan.    8,  '92       Extras  as  per  List  for 
special  'nails     Terms,  4  months  or  3 
per  cent.  oash. 

Brads  &  Moulding  Nails,  75,  5  per  c. 
from  new  list. 

Nail  Pullers. 

German  &  American 1  85    3  50 

Nail  Sets. 

per  gross 
Sauare,  round  and  octa- 
gon   ! 3  38    *  00 

Diamond 12  00  15  00 

Netting. 
Poultry,  *0  per  cent  dis. 

Import  60,  10  per  cent. 
Oil. 
Canada  Refined  Oil  (Toronto)  14       15 

Oarbou  Safety      "      0  17    0  18 

Canada  WW.      "      0  20    0  22 

American W.W." ....    0  25 

S   a.  Seal per  gal  0  63    0  65 


Oilers. 
McClary'sGalvan.  Iron 
Oil    Can,    with    Pump, 

perdoz 19  50 

Zinc  and   Tin,  dis.   50,  50  and  10. 

Copper, per  doz 1  25    3  50 

Brass,  "       1  50    3  50 

Malleable,  dis.  hb  per  ct. 
Pails. 

Galvanized,  per  doz  2  25    3  30 

Pencils. 

Dixon's,  per  gross 100    4  25 

Carpenter 2  25    3  60 

Picks 

Par  doz 6  00    9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent    American  dis. 57$ 
Wood,  fancy  Canadian,  or  American 

35  to  37$  per  cent. 

Bailey'sfStanR  &  L.Co.)42$  to  45  p.c. 

Miscellaneous,  dis.  15  to  17$  per  cent 

Bailey'sVictor.dis  15  to  17$  per  cent 

Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers . 
Button's  Genuine,  per  doz.   prs.   dis 

37$,  40  p  c. 
Button's  Imitation,   per 

doz 5  00    9  00 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Perdoz 4  00    5  50 

Pulleys 

Hothouse,  perdoz 55    100 

Axle 22        33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  57$  to 

60  per  cent. 
Pitcher  Spout,  65  to  67$  p.c 
Canadian  Cistern  60  to  62$  p.  c.  from 

factory. 
Canadian  Pitcher  Spout  67$  to  70  -   ".. 
from  factory. 

Punches 

Saddler's,     perdoz 100    185 

Conductors'       "       9  00  15  00 

Tinner's  solid,  per  set 72 

'        hollow,  per  inch     100 

Putty 

Bladder,  per  100  lbs 2  00    2  25 

Tins, lbs  2  50    2  75 

Rail. 

Barn  Door,     per  foot 3         3$ 

Sliding  Door,  "       ....  3J        3J 

Lanes,  33$  to  35  p.c.  dis 

Rakes. 

Cast  Steel  and  Malleable    Canadian 

list  dis.  40  to  45  per  cent. 

Razors. 

Boker's,  perdoz    7  50  1100 

Wade  &  Butcher's      "         3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent.  cash. 
Copper  Rivets,  dis.  50  per  cent. 
Iron  "  "    55  per  cent. 

Burrs,  Iron,  50  and  10 

Rivet  Sets. 
Canadian  dis.30,35perc 
Rope 

Per  lb. 
Sisal.    Manilla. 
7-16  in.  and  larger..        7}  9}      10 

X,  5-16,  %  in 8i  10i       10$ 

Cotton,  per  lb 18        20 

New  Zealand 8$         9 

Russia  Deep  Sea,  per  lb..        12i      13$ 

Jute    "    ...       06J      07$ 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  dis  37$  to  40  per  cent 

Sad  Irons. 

Mrs.   Potts,  per  set       75        80 

"  N    P.         '  1  00    1  05 

Sad  Heaters. 

Dome,  Shepard's.per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.  &  A. ,  sand,  35  to  31%  per  cent. 

Emery,  per  quire 55        90 

Sash  Cord 

Perlb 22        50 

Sash  Locks. 
Triumph  and  Morris, dis 37$,  40  per 
cent. 

Kempshell's  dis.    40,  62$  per  cent 
Canadian,  dis.  45,50  p.  c. 
Sash  Weights. 

Sectional,  perlb lj 

Saws. 
Hand,  Disston's,  dis   10  p.  c. 
S.  &  D  ,  dis.  35  per  cent,  to  40  per  cent 
Cross  Cut,  Disston's,  per  ft.  35to55. 
S  4  D   dis.   35  p  c.  on  Nos  2  and  3. 


75 


2  75 
75 


9  00 


4  50 
3  50 


6  00 


4  00 


4  00 

5  75 


1  15 

1  35 

2  30 
1  80 


1  35 

1  60 

2  45 
2  25 


Hack,  complete,  each.. . 

"       frame     only  

Saw  Sets. 

Per  doz 1  65 

Scales. 

Canadian  List,  dis.  40  p.c 

Scale  Beams. 

Canadian,  B   S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,    perdoz  2  10 

Foot,       "  40 

Screens. 
Window,  patent,  per  doz    5  00 

Screw  Drivers. 
Sargent's,  perdoz 65 

C/twU  TIT  a 

Wood.F.  H.,  Iron,  and  Steel,  77$  per 

cent.,  dis. 
Wood,  R.H.      "      72$  percent,  dis. 
"      F.  H.  Brass75 
•'      R.  H  70        "  " 

Diamond  Point   wood   screw   nails 
bright,  dis.  77$  and  20  per  cent. 

Bench,  wood,  per  doz 3  25 

Bench  iron  per  doz 4  25 

Scythes 
Discount 40  to 45  percent. 
Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  iapanned,  dis. 75  percenc. 
B.  &  W.  N.  P  ,dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
.Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"       N.P„  70  per  cent. 
Clauss   Full  nickel,  60  p.c.  off 

"      Japanned  handles,  70  p.c.  off 
Sheaves 
Sliding  Door,  per  set    ...        77    1  40 

Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz 

"  tinned, 

Tin  Rim, 

"  black,       " 

Snaps 
Harness,  German,  dis  35  per  cent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  I  or  V4  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Per  lb 0  28    0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent 

Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American  135    2  35 

Spoons  and  Forks. 

Tea  Spoons pergross    7  50    12  00 

Dessert  "     

Table       "     

DessertForks.... 
Medium     " 
Table  " 

Squares. 

Iron,  perdoz  165 

Steel,  dis.  75  and  10  to  80  p.c. 

Try  and  bevel,  dis.  50  to  52$  percent 

Staples. 
Fence,  galvanized,  per  lb  3}      4 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 

Stove   Polish,   (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz   1  75 

No  1,  Stove  Paste,  per  gross 9  00 

•'2       "  "         "        "       4  80 

Stone. 

Washita,  perlb 0  25 

Hindostan,  per  lb 0  06 

"  Slips,  per  lb 

Labrador,    perlb 

"         Axe,    "        

Turkey  '       

Arkansas  "      

Water-of-Ayr    "      

Scythe,  per  gross 3  50 

Grind,  perton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut,  Carpet  Blued,  gimp,  55  per  cent 
"  tinned,  dis.  57$  per  cent. 

Swedes' iron,  blued   or  tinned,  dis.  50 

per  cent. 
Upholsterers" dis.  50  percent. 
Copper  Nails, dis.  60  per  cent. 

"      Tacks,  45  per  cent. 
Clout  Nails,  dis.  60  p.  c  to  65  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  65  per  cent. 
Trunk  Tacks,  dis.   57$  per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  62fc  p.c 


2  85 
8  00 


$P  c 
2  50 


Cigar  Box  Nails,  dis.  45  per  cent. 
Shoe  Finders 'Tacxs  and  Nails,  dis.  37$ 
percent. 

Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,     each  0  90 

"  steel. each  .    0  80 

Thermometers. 
Tin  case  &  dairy, dis.75p.c 

Thimbles. 
Asbestos, filled,  per  doz., 25  to  33 

Ties. 
Cow.perdoz 1 

Tinner's  Shears  and  Snipe 

P.S.&W.,netlist. 

Canadian  10  to  15  per  cent  dis. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12$  per 
cent,   to   70    and  25  p.c.   on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "       " 

Transom  Lifters 
Payson's,  S2.60  to  $5.00  per  doz. 

Traps 
Game,  Newhouse,  dis  33$  p.c.  to  35  p.c 
Game.H  &N..P.S.  &  W.   or  Steel,  60 
and  10  to  67$  per  cent. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00     4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's  "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  12$ 

Wrapp'g,mottl'd,pr.  pack.    0  50 

"         cotton,  per  lb   ..    0  18 

Mattress,  per  lb 0  33 

Staging         "        0  27 

Broom  "         0  30 

Binding,  flax,  per  lb 

lute       "       

"         Blue  ribbon   

"         Red  cap 

"         Crown 

"         Silver  Composite  0  09' 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand, perdoz 4  00  fi  00 

Bench,  parallel,  each  2  00  4  50$ 

Coach,  each 6  00  7  00 

Peter  Wright'3,  per  lb 0  12  0  13 

Pipe,  each   5  50  9  00 

Saw,  perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz 4  00    8  50 

21  00  "    Washers  "  Iron,"  40  per  cent.,  4    mos. 

30  00 'bo  00       or  3  per  cent. 

2*  00 well  wheels. 

2'00  Amer.,perdoz,  8,10  &  12 in.    3  38    6  00 

Wire. 
Brass  Wire,  16  to  25  wire  gauge,  21  to 

26c.  lb. 
Copper  Wire,  5  to  10  p.  c.  off  Amor.list 
Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
Bright,  Coppered  steel  and  spring  20 
per  cent  f.o.b.  Montreal 
Plus  10  centsf.o.b.  Hamilton. 
"     10      "        "     Toronto. 
"     14      "       "     London. 
Broom  Wire  5|  to  61c.  per  lb. 
Clothes  Line  Wiie,  19  gauge,  per  doz 
coils    3  95 


0  20 

0  60 

0  20 

0  45 

0  36 

0   5t> 

0  12J 

0  llj( 

0  10J 

2  90 


50 

07 

9 

0  13 

0  15 

0  50 

1  50 
0  10 
5  00 


4i 
4 


35Si 


4J        5 
..     0  C4$ 
..     0  04$ 

0  04$ 


Wire  Fencing. 
Galv.  2  barb, 2$  &  5  in.  apart 
"4      "    4  &  6  "       " 
"    Plain  twist,  all  deld 
"    Steel  thorn  and  rib- 
bon  

"  Lock  Barb,"  4  point  

Ditto  Glidden  2  point 

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points 

Steel  staples  0  03j  0  04* 

Terms,  60  days  or  2  per  cent,  in  30 
days. 

Wire  Cloth. 
Ordinary,  discount  2b  p.c. 
Painted  Screen,  p.100  sq  ft    1  85    1  90 

Wrenches. 
Acme,  35  to  37$  per  cent. 
Agricultural,  70  and  5  to  70  and  10  p  c 
Standard, dis.  60,  60  &  lOp.c. 
Coe'sGen'ne.dis.  32$  to  35  p.  c  dis. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    ..     2  00    3     ' 

"  S.,  perdoz 5  80    7    0 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each 3  40 

Pocket,  perdoz 125    2  00 


TRADE  MARK  FOR 


Simpson,  Hall,  Miller  &  Co., 

16  and  18  DeBresoles  St.,  Montreal. 


REQI8TERED 
TRADE  MARK  FOR 

KNIVES.FORKS, SPOONS 


HOLLOW   WAnf 


Manufacturers  of  the 

Finest  Quality  Electro-Plated  Ware. 

And    Sole    Manufacturers    of    (lie    Celebrated 

WM.   ROGERS'  Knives,  Forks,  Spoons,  Etc.    a. j. ^himbey, Manner. 


U/lfH  A    flgf/*    ANP 

—  Xo-rvq^e€-tcrt<r. 

.  DO  YOl/? 

^  Hzdi/eflisemeiti' 
fitfflfr  '  "^*     in    i tie      «f» 

Ira      flecoRQ, 

.fcfm*'     '  of^or4-ro 

~M'»"  will  bring  you* 

tertdcrsfram  the 
best  contractors. 


fiffc?. 


None  Genuine  without  this  Brand 


Stamped  in  head  of  Every  Package. 


SET  C    //'CUTS  >4T0%IN, 


SAW   CUMMERS. 

Price  $15,  complete. 

Will  gum  any  crosscut  saw  ;  anyone  can 
work  it.  There  is  paying  work  for  a  saw 
gummer  in  every  town,  village  or  cross- 
roads in  Canada 


A.  B.  JARDINE  &  GO. 

Manufacturers  of  Blacksmith's  Tools  aud 

Tube  Expanders, 

HESPELER,  ONT. 


You  will  Insure  Success 

STOVE 


IN   THE 


Business,  by  selling 


"  Souvenir"  5toyes  and  Ranges 

They  are  Leaders  and  Sure  Profit  Makers. 

If  you  are  not  acquainted  with  the  superior 
merits  of  these  goods,  order  samples,  and 
you  will  lead  your  competitor  in  sales. 

The  Gurney-Tilden  Go.  Ltd. 

Successors  to  The  E.  &  C.  Gurney  Co. 

HAMILTON  -  -  ONTARIO, 

H  Hardware  Merchants  3 

£=  Clauss  Shears  and  Scissors  3 

B  Fine  Goods,  Big  Profits  3 

^  Clauss  Shear  Co.,  Toronto.    ^ 


'S 


LIQUID 
GLUE 


S    THE    BEST 


THE  AHT  METROPOLE,  Agents. 

131  Yonge  Street,  TORONTO. 


OUR  SALES  OF 


"BURHAM 


»   Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  others 
Try  it  and  be  convinced 

Sole  Consignees  for  Canada, 

IWRAE  &  CO.,  OTTAWA 


TRUSS  AND  CABLE  FENCE  WIRE. 


SIZE    OI"   ONB   STRAND. 

IS  STRONGER  AND  COSTS  LESS  PER  ROD 

THI-A.  1ST 

Any    other    Strand    of    EQUAL    WIDTH    in    the    Market. 


.  .  ELEY'S  .  . 

CANADIAN    CARTRIDGE 


Loaded  with  Best  Powder  and  Patent  Shot. 

Elevs    Gun    Wadding 


BLACK  EDCE 


THICK  FELT 


PINK  EDGE 


OVERSHOT  CREASE-PROOF 

Manufacturers  of  EB  and  other  Percussion  Caps. 

To  be  had  of  All  Dealers.  Wholesale  Only. 

ELEY  BROS.,  LTD. 

254  Gray's  Inn  Road,  LONDON,  ENG. 


FINEST    QUALITY 

RUBBER  BELTING 


"MONARCH" 

"RED  STRIP" 

"LION"  brands 

PARTICULAR  ATTENTION  GIVEN  TO 
ORDERS  FOR  LARGE  SAW  MILL  BELTS, 
ENDLESS  OR  STRAIGHT  .... 

The  Gutta  Pergha  &  Rubber  Mfg.  Go. 

OF  TORONTO,  LTD. 

61-63  FRONT  STREET  W.,  Toronto. 


THE     BEST 

Lawn    Mower 

IN  THE  MARKET. 


Improved  for  1894. 

10K  in,  Wheel. 

12,  14,  16,  18  and  20  in. 


^ 


—  ^ 


Patented  in  England  May  15th,  1893 
"     .    "  Canada      "      29th,    " 
"  "  United  States  Dec.  12th,  1893 


41° 


Sp 


For  Sale  by  all  Wholesalers. 


Manufactured  by  .... 

A.  R.  WOODYATT  &  CO. 

GUELPH,  CANADA. 
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MAGNOLIA  METAL 


IN     USE    BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST   ANTI-FRICTION    METAL    FOB 

High-Speed  Engine,    Dynamo,    Rolling-Mill,   Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL   CO., 


London  Office :  75  Queen  Victoria  St. 
Chicago  Office  ;        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortland  Street.  NEW  YORK. 
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THOUSANDS 

Op  .  . 
GAIiliOfiS 


m 


If  you  are  not  you  are 
missing  something. 


of  Mander  Bros.  Varnish 


have  been  sold  in  Canada  since  the 
New  Year. 


! 

u 


ii 


ARE 
YOU 

HANDLING 
IT? 


SOLE  AGENTS  FOR  CANADA 


Walter  H.  Cottingham  &  Co. 


A  large,  handsome  Show  Card  sent  with  every  order  for 
Mander's  Varnish.  If  you  are  handling  Mander's  Varnish  and 
have  not  one  of  these,  send  for  one  and  it  will  be  sent  free. 


Fine  Paints  and  Varnishes. 


MONTREAL 


To  the  Trade . . . 


Garden  ^QLlIlE^S 


Wheel 
Barrows 

ffilBf 

Rakes 

^^^"^^^Bsl 

Shears 

ETC. 

mHV 

Garden 
Hose 

Sprinklers 

Syringes 


ETC. 


RICE  LEWIS  &  SON  uw 


Hardware  Merchants 


TORONTO 


a 


IS     COPPER  RANGE 


Boiler 


GUARANTEED 

Hydraulic 
Pressure 

200  POUNDS 


ran 


Cheapest  . 


I 


G 


OPPER 
BOILER 


3f£ 


on  the  market. 


PATENTED  AUG.  1893. 


The  Booth  Copper  Co. 


Coppersmiths 


TORONTO,  ONT. 


Milk  Cans, 

Milk  Can  Trimmings, 
Creamer  Cans, 

Creamer  Can  Trimmings, 
Creamer  Can  Taps, 

Sap  Buckets,  all  styles  and  sizes 
Maple  Leaf  Sap  Spiles 

MILK  CAN  TRIMMINGS 


Our   DAIRY  PAILS    are  the  best 
and  heaviest  on  the  market. 


Kemp  Manufacturing  Co., 


TOIROnSTTO. 


. .  HARDWARE . . 


Published  Weekly. 


A    PRACTICAL   JOURNAL    FOR  THE    WROUGHT,    CAST,    STAHPED, 
SHEET   AND  SPUN    METAL   TRADES. 


$2.00  a  Year. 


Vol.   VI. 


TORONTO  AND  MONTREAL,   MARCH   31,   1894 
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J,  B.  McLEAN. 

President. 


HUGH  C.  McLEAN, 

Sec.-Treas 


THE  J.  B.  McLEAN  PUBLISHING  COMPANY, 

FINE  MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 
HEAD  OFFICE  :  .  .  10  Front  St.  E. 

MONTREAL  OFFICE  :         -  146  St.  James  St. 

E.  Desbarats,  Manager. 

NEW  YORK  OFFICE  :     Room  41,  Times  Building. 

Roy  V.  Somervllle,  Manager. 

EUROPEAN  BRANCH  : 

Canadian  Government  Offices, 
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PROSPECTS  in  the  hardware  trade 
are  of  a  character  that  should  inspire 
confidence  rather  than  otherwise.  The 
tariff  question,  which  has  heretofore  deterred 
a  good  many  from  buying  as  largely  as  they 
otherwise  would,  has  been  practically  settled, 
and  retailers  will,  in  consequence,  feel  more 
at  liberty  to  make  their  regular  seasonable 
purchases.  And  as  stocks  are,  as  a  rule, 
light,  a  fairly  brisk  and  steady  trade  from 
this  out  maybe  looked  for,  although  business 
at  the  momentis  anything  but  bad.  Theopen- 
ing  of  navigation  at  an  earlier  period  than 
usual  will  undoubtedly  be  beneficial  to  the 
trade  of  the  country.  Prices  while  low,  have 
reached  a  steadier  basis;  and  that  is  a  good 
deal  to  be  thankful  for.  What  is  wanted 
now  is  confidence.  True  Canadian  mer- 
chants have  at  the  moment  a  fair  measure  of 
this  quality,  but  we  can  stand  a  good  deal 
more  and  then  not  have  an  over-supply. 
Spring  is  now  with  us,  and  it  bears  upon  its 
face  every  indication  of  being  more  satisfac- 
tory to  the  trade  of  this  country  than  it  has 
in  years.  But  in  order  to  turn  these  indica- 
tions into  realities  it  behooves  everybody  to 
hustle.  Push  business.  Advertise.  These 
are  the  factors  that  make  the  wheels  of  com- 
merce revolve. 

*  *  * 

A  thorn  in  the  side  is  Canada  to  certain  le- 
gislators and  newspaper  men  across  the  bor- 
der. In  the  early  part  of  the  century  the  an- 
tipathy of  the  United  States  towards  Canada 
was  bred  of  the  fact  that  the  latter  had  retain- 


ed her  allegiance  to  the  Mother  Land,  while 
theformer  had  thrown  it  off.  As  generation 
succeeded  generation  this  particular  species 
of  antipathy  obtained  less  and  less,  giving 
place  to  sympathy  for  the  frozen  country  to 
the  north,  that,  in  the  minds  of  many,  pro- 
duced little  else  but  frost  and  snow.  The 
operation  of  removing  these  illusions  met 
with  small  results  until  within  the  last 
couple  of  decades,  when  the  concurrence 
of  many  examples  of  Canada's  condition  let 
in  a  flood  of  light  which  created  jealousy  of 
Canada  as  well  as  surprise  at  the  natural 
richness  of  her  resources  and  the  greatness 
of  her  possibilities.  Then  were  inaugurated 
attempts  to  injure  Canada  and  nip  in  the 
bud  her  increasing  importance  as  a  commer- 
cial nation.  The  character  of  these  per- 
secutions are  too  well-known  to  need 
specification.  But  lately  there  has 
again  been  a  disposition  to  harass  the 
trade  of  this  country  through  legisla- 
tive enactments.  The  New  York  Sun 
and  the  Philadelphia  Press  paved  the  way 
for  it  some  weeks  ago  by  demanding  that 
the  bonding  privileges  enjoyed  by  the  Cana- 
dian railways  should  be  withdrawn.  These 
demands,  a  member  of  Congress  now  pro- 
poses, shall  be  acceded  to;  and  with  that 
end  in  view  has  introduced  a  bill  in  the 
House  of  Representatives. 

*  *  * 

When  the  Canadian  railways  were  accord- 
ed these  bonding  privileges,  the  primary  ob- 
ject in  view  was  not  the  benefit  of  Canada  : 
It  was  the  convenience  of  certain  citizens  of 
the  United  States  that  was  the  end  in  view. 
And  as  the  discontinuance  of  these  bonding 
privileges  would  mean  injury  to  those  cer- 
tain citizens,  it  is  improbable  that  we  shall 
see  Uncle  Sam  cutting  off  his  nose  to  spite 
his  face.  But  should  such  an  indiscreet  act 
be  formed  Canada  would  not  have  much 
difficulty  in  surviving  the  evil  that  might  be 
wrought.  She  would  still  have  the  best 
trans-continental  railway  system ;  she  would 
still  excel  in  quality  of  products  of  the  field, 
forest  and  farm  ;  her   financial   institutions 


would  continue  to  rest  on  the  same  superior 
foundation,  and  she  would  still  con- 
tinue to  possess  the  same  superior  system 
of  inland  water  ways.  Canada  is  the  land 
of  promise  ;  and  it  is  only  by  our  own  acts 
that  we  can  make  it  otherwise.  Unfriendly 
acts  or  so-called  retaliatory  measures  on  the 
part  of  our  neighbors  to  the  south  can  never 
permanently  effect  us. 

*  *  * 

Considerable  ill-feeling,  it  appears,  has 
been  created  between  the  white  lead  grinders 
on  account  of  the  collapse  of  the  associa- 
tion. Certain  of  those  who  were  desirous 
of  maintaining  the  agreement  assert  that 
those  who  broke  it  and  who  were  respon- 
sible for  the  dissolution  of  the  organization 
are  small  manufacturers  of  white  lead  and 
large  manufacturers  of  some  other  articles  on 
which  association  prices  rule,  and  of  which 
some  of  the  most  important  white  lead  men 
are  also  members.  This  latt,er  fact,  some  of 
the  malcontents  insinuate,  may  be  used 
either  to  break  up  some  of  these  associa- 
tions or  bring  the  refractory  members  of  the 
defunct  white  lead  association  to  their  knees. 
Time  will  tell  what  there  is  in  these  insinua- 
tions. 

In  probably  no  line  appertaining  to  the 
hardware  trade  has  evolution  in  recent  years 
been  so  marked  as  in  cycles.  But  the  pro- 
cess still  goes  on.  One  of  the  many  evidences 
of  this,  and  probably  the  most  unique,  is 
seen  in  a  cycle  that  has  recently  been  in- 
vented by  a  French  artist.  The  fundamenta 
idea  of  this  machine  is  the  employment  of 
the  arms  and  hands  to  assist  the  legs.  When 
the  cyclist's  foot  presses  the  treadle  his  right 
arm  forces  a  lever  forward  which  throws  the 
force  of  that  arm  upon  the  movement  of  the 
wheel,  thus  giving  it  an  increased  propulsion. 
But  the  machine,  it  seems,  has  one  draw- 
back, which,  one  would  fancy,  would  some- 
what handicap  its  use  in  crowded  and 
narrow  city  streets,  and  that  is  its  steering 
appliances:  both  hands  being  employed  in 
propelling,  greater  proficiency  is  required  in 
turning  the  wheel.  But  if  this  machine  is 
capable  of  being  put  to  such  a  higher  rate  of 
speed  than  the  ordinary  cycle,  which  is  the 
qualification  claimed  for  it,  the  little  short- 
coming in  the  steering  gear  will  probably  be 
overlooked  by  the  cyclist  who  desires  speed 
above  all  other  things. 
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THE  BRITISH  IRON  MARKET. 

THE  tendency  of  the  British  iron  mar- 
ket, according  to  mail  advices,  is 
steady. 

Fluctuations  in  warrants  have  been  nar- 
row and  only  in  hemati'e  and  Cleveland, 
which  show  a  rather  firmer  feeling,  but 
makers'  brands  of  iron  show  a  decidedly 
stronger  tendency,  quotations  in  some  cases, 
it  is  said,  being  higher. 

According  to  the  figures  given  in  Sanders 
&  Co.'s  latest  circular  the  statistical  posi- 
tion, so  far  as  the  stocks  in  the  three  b;g 
public  stores  in  Great  Britain  are  a  criterion, 
is  favorable  on  the  whole,  a  noteworthy  fact 
being  the  large  shipments  of  Cleveland  iron 
during  February. 

From  the  first  of  January  to  the  end  of 
February  the  shipments  of  Cleveland  iron 
were  182,413  tons,  against  128,894  tons  for 
the  same  period  in  1893,  showing  the  large 
increase  of  53,519  tons.  Shipments  of  her- 
matite  also  during  the  period  named  were 
larger,  being  67,497  tons  for  1894,  against 
52,153  tons  in  1893,  a  gain  of  15,344  tons. 
On  the  other  hand  the  shipments  of  Scotch 
iron  from  the  Glasgow  stores  in  the  period 
in  question  were  slightly  lower,  being  48,751 
tons  in  1894,  against  52,168  in  1893,  a  de- 
crease of  3  417  tons. 

The  total  shipments  from  the  three 
points  to  the  end  of  February  were  298,- 
661  tons  for  1894,  against  233,215  for  1893, 
an  increase  of  65,446  tons,  of  which  in- 
crease Cleveland  iron  furnished  over  three- 
quarters. 

With  regard  to  stocks,  although  the  total 
figures  at  the  three  points  at  the  end  of 
February  were  559,223  tons,  against  458.- 
140  tons  in  1893,  an  increase  of  101,083 
tons,  the  stocks  in  the  Middlesboro'  and 
Cumberland  stores,  which  are  the  ones 
that  furnish  the  increase,  show  a  decreasing 
tendency  since  the  first  of  the  year.  Be- 
tween March  9th  and  16th  the  stock  in  the 
Middlesboro'  stores  decreased  193  tons, 
and  in  the  Cleveland  stores  3,364  tons.  At 
the  end  of  February  of  this  year  the  stock 
of  Cleveland  iron  was  111,928  tons,  against 
53,658  tons  in  1893,  an  increase  of  58,270 
tons,  while  the  stock  of  hematite  was  130,- 
788  tons,  against  59,133  in  !893>  an  increase 
•of  71,655  tons.  On  the  other  hand,  the 
stocks  at  Glasgow,  although  the  shipments 
from  that  point  have  not  been  so  heavy, 
show  a  steady  decrease.  Between  March 
9th  and  16th,  they  decreased  in  the  vicinity 


6f  1,000  tons,  and  at  {he  end  of  February 
the  stock  at  Glasgow  was  316,507  tons, 
against  345,349  in  1893,  a  decrease  of  28,- 
842  tons. 


HINTS  RE  SHIP-CHANDLERY. 

SHIP-CHANDLERY  is   a    branch    of 
the  hardware  trade  about  which  the 
merchants  in  inland  towns  know  com- 
paratively little. 

The  hardware  man  whose  business  is  lo- 
cated in  a  sea  or  lake  port,  where  vessels  are 
fitted  out  at  the  opening  of  navigation,  or 
where  there  is  a  dry-dock;  will  find  suitab'e 
ship  supplies  a  profitable  addition  to  his 
regular  stock.  Of  course  there  are  a  great 
many  articles  coming  under  the  head  of 
ship-chandlery  which  will  find  but  little  sale 
in  average  retail  hardware  stores,  and  the 
merchant  who  intends  catering  to  the  ship- 
ping will  have  to  use  his  own  judgment  and 
not  stock  up  too  heavily,  as  the  bulk  of  the 
demand  from  ship-owners,  riggers,  and 
yachtsmen  will  be  felt  during  the  months  of 
April  and  May.  After  that  the  demand  will 
be  smaller. 

When  we  speak  of  shipping  supplies,  we 
do  not  intend  to  convey  the  idea  that  it  is 
advisable  to  stock  up  with  anchors,  capstans, 
windlasses,  or  hawsers;  but  there  are  many 
smaller  articles,  such  as  tackle  blocks,  iron 
thimbles,  small  deadeyes,  fairleads,  marlin 
spikes,  fids,  sailmakers'  palms,  sail  needles, 
oakum,  spunyarn,  marlin,  etc.,  all  of  which 
are  in  constant  demand  by  mariners.  Man- 
illa and  hemp  rope  in  sizes  under  three 
inch  will  find  constant  demand.  Tars,  oils 
and  paints  also  come  under  the  head  of 
shipping  supplies  or  ship  chandlery. 

The  merchant  who  undertakes  to  handle 
and  make  a  success  of  handling  these  lines, 
must  be  prepared  to  push  not  only  by  ex- 
hibiting in  his  window,  but  by  soliciting 
trade  either  personally  or  by  circular,  from 
the  masters  of  all  vessels  on  entering 
the  port  in  which  he  is  carrying  on  busi- 
ness. If  it  is  a  port  where  many  foreign 
ships  enter,  it  wi'l  be  advisable  for  the  mer- 
chant, or  some  person  in  his  employ,  to 
wait  upon  the  masters  of  incoming  vessels 
at  the  earliest  opportunity,  and  solicit  their 
trade,  while  their  ships  are  lying  in  the 
port,  and  also  endeavor  to  get  an  order, 
no  matter  however  small,  for  any  supplies 
that  may  be  urgently  needed. 

Be  prompt  in  the  delivery  of  these 
goods,  for   the    mariner's  time  for  refitting 


and  making  necessary  repairs  is  limited  to 
the  time  that  his  ship  is  in  port.  An  un- 
necessary delay  means  expense  to  him  for 
the  payment  of  harbor  dues,  wharfage, 
demurrage,  etc. 

In  smaller  ports  yacht  supplies  will  find 
ready  sale,  more  especially  for  the  reason 
that  at  present  there  are  comparatively  few 
retail  hardwaremen  handling  these  goods. 
Amongst  yachtsmen  the  demand  will  be  more 
for  the  smaller  class  of  tackle  blocks ,  both  iron 
and  wood,  smaller  sizes  of  rope,  principally 
manilla,  small  cleats,  eye  and  ring  bolts,  belay- 
ing pins  and  compasses,  oilcloth  coats  and 
sou'westers.  Boating  men  will  need  oar- 
locks, iron  and  brass  rudder  yolks  and  many 
.other  small  sundries. 

During  the  summer  in  Canada  there  is  a 
great  deal  of  camping  done,  and  the  hard- 
ware merchant  who  caters  to  the  yachting 
and  boating  fraternity  may" make  profitable 
sales  in  camping  outfits,  the  said  outfit  to 
consist  of  a  tea  kettle,  camp  kettle,  frying 
pan,  also  knives,  forks,  plates,  cups,  etc. 
While  these  outfits  should  not  be  too  ex- 
pensive it  will  be  advisable  to  have  them 
at  different  prices.  The  plates  and  cups 
should  of  course  be  of  tin  or  granite  ware. 

Of  boating  and  yachting  supplies  an  at- 
tractive window  display  can  be  made. 
Camping  outfits  will  be  sure  to  attract  the 
attention  of  those  who  anticipate  an  outing 
of  that  kind  during  the  coming  summer.  It 
is  suggested  that  these  outfits  be  placed  in 
as  small  and  compact  a  box  as  possible,  the 
latter  to  be  of  pine  or  other  soft  woods  and 
neatly  painted. 

If  the  locality  is  suitable  for  the  sale  of 
this  class  of  goods,  there  is  no  reason  why 
the  enterprising  hardware  merchant  should 
not  carry  them  and  profit  by  the  sale  of 
them. 


RE  LAWN  MOWER  REPAIRING. 

THE  remarkably  mild  weather  that  has 
been  experienced  during  the  past  two 
or    three    weeks    denotes    an    early 
spring. 

Already  people  are  commencing  to  clean 
and  rake  up,  around  their  houses,  and  will 
soon  fetch  out  their  lawn  mowers  from  the 
dusty  corners  of  the  cel'ar  or  woodshed, 
where  they  have  lain  all  winter. 

In  most  cases  they  will  find  them  sadly 
in  need  of  repair,  or  else  they  will  have  ac- 
cumulated so  much  dust  that  they  will  need 
overhauling  before  they  can  be  made  to  run 
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easily.     In  other  cases  parts  may  be  found 
missing  or  defective  and  will  need  replac 
ing. 

The  hardwareman  can  do  all  this  work, but 
if  he  has  any  intention  of  going  into  this 
branch  of  repairing,  or  of  handling  lawn 
mowers,  it  is  time  for  him  to  begin  to  look 
around,  and  decide  what  machine  he  intends 
to  carry. 

If  the  merchant  has  decided  to  carry  lawn 
mowers,  garden  hose,  lawn  sprinklers,  grass 
catcher  or  lawn  mower  attachments,  garden 
sets,  etc.,  as  well  as  to  do  repairing,  he  can- 
not be  too  quick  in  letting  customers  and  the 
public  in  general  know  that  he  has  embarked 
in  this  line  of  business. 

Circulars  may  be  sent  to  all  customers  or 
prospective  customers,  informing  them  that 
you  are  not  only  handling  these  goods,  but 
making  repairs  at  reasonable  prices,  and  ad- 
vising them  to  inspect  their  mowers  before 
the  fine  weather  sets  in  ;  also  pointing  out 
the  advantage  to  be  gained  by  having  their 
machines  cleaned  and  put  in  order.  An  ad- 
vertisement in  the  local  papers  will  aid  in 
drawing  the  attention  of  anyone  needing 
work  of  this  class  done.  A  conspicuous  sign 
in  front  of  your  store,  informing  the  public 
that  you  are  doing  all  kind  of  lawn  mower 
repairing,  would  assist  in  securing  the  de- 
sideratum. 


THE  SPECULATION  EVIL. 

DANGEROUS  is    the  experiment   of 
taxing  capital  belonging  to  business 
in  order  to    speculate   outside  that 
business. 

Evidences  of  this  are  cropping  up  almost 
every  day. 

Man  cannot, we  are  told, serve  two  masters. 
Neither  can  the  capital  of  an  ordinary  busi- 
ness man  be  made  to  cover  the  requirements 
of  his  own  business  and  at  the  same  time  as- 
sist the  promotion  of  undertakings  not  ap- 
pertaining thereto,  or  for  the  purpose  of  baiting 
wild  willo'the  wisps,  or  gambling  in  Chicago 
pork  or  wheat  or  New  York  stocks. 

Examine  the  statements  of  a  majority 
of  the  insolvent  concerns,  and  the  same 
agency  will  be  found  to  have  been  at  work. 
It  may  not  be  in  the -shape  of  speculat- 
ing in  Chicago.  Indeed,  in  many  in- 
stances real  estate  will  be  found  to 
have  been  the  power  which  attracted 
capital  away  from  its  legitimate  source.  But 
be  what  it  may,  speculation  in  undertakings 
outside  the  legitimate  business   is  the  cause 


of  untold  numbers  of  failures.  As  a  cause 
of  insolvency,  bad  debts  have  scarcely  been 
more  prolific — in  late  years  particularly. 

Speculation  gone  mad  seems  to  be  the 
condition  of  some  merchants.  Many  of 
those  who  have  gone  to  the  wall,  in  the 
memory  of  most  of  us,  were  looked  upon 
by  the  community  as  doing  large  and  pro- 
fitable businesses,  but  who  suddenly  col- 
lapsed because  some  bubble  had  burst, 
some  real  estate  boom  had  subsided,  the 
hopes  in  some  venture  had  been  blasted,  or 
the  speculative  markets  had  gone  against 
them. 

In  this  day  and  generation  the  average 
business  man  cannot  afford  to  play  fast  and 
loose  with  his  capital  or  divide  his  time  be- 
tween this  and  that  concern,  this  and  that 
venture,  or  engineer  his  speculations  in 
Chicago  or  New  York,  and  properly  manage 
his  own  business.  There  are  some  men 
who  can  successfully  compete  in  a  game  of 
chess,  against  a  number  of  opponents  ;  but 
they  are  few.  And  so  in  business  :  There 
are  a  few  men  who  can  successfully  keep  a 
number  of  irons  in  the  fire  at  the  same  time  ; 
but  they  are  few.  And  in  these  days  of  keen 
competition  and  small  margin  of  profits, 
merchants  need  to  keep  all  their  energies 
and  capital  centred  on  that  which  concerns 
them  most. 
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PEDLARS  AND  GOOD  GOODS. 

A  general  impression  prevails  that  ped- 
lars who  go  through  country  districts  dis- 
posing of  their  wares  usually  carry  cheap  and 
worthless  stuff.  That  that  is  not  always  the 
case,  says  Iron  Age,  is  indicated  in  the  fol 
lowing  letter  from  a  Western  hardwareman  : 

"We  have  quite  a  trade  with  pedlais, 
those  who  carry  their  stock  around  in  a 
valise  and  those  who  travel  in  a  wagon,  and 
thisfact  surprises  me — they  want  good  goods. 
You  would  not  look  for  that,  would  you  ?  I 
did  not.  I  used  to  take  them  to  the  Cheap 
John  counter,  supposing  that  price  was  the 
only  thing  in  which  they  were  interested, 
but  I  soon  learned  my  mistake.  If  the  line 
is  tinware,  they  want  good  tin.  If  it  is  cut- 
lery, they  want  good  steel.  If  it  is  notions, 
they  want  first-class  pens  and  pencils.  They 
talk  about  their  trade  just  as  you  would  talk 
about  yours — that  goods  must  be  good  or 
they  cannot  go  over  the  same  route  the 
second  time." 


Five  hundred  barrels  of  crude  oil  was 
forced  the  other  day  from  Oil  Springs  to  the 
Alpha  Refinery,  Sarnia.  The  Alpha  pipe 
line,  though  laid  for  many  years,  and  un- 
used, worked  splendidly,  the  total  length  the 
oil  was  piped  being  about  twenty-three  miles. 


FAILURES  in  the  hardware  trade  are 
not  numerous.  Yet  there  are  failures ; 
and  just  as  long  as  there  are,  informa- 
tion as  to  how  they  may  be  avoided  will  be 
valuable.  In  order  to  secure  the  desired  in- 
formation Hardware  has  decided  to  offer 
prizes  for  essays  on  the  subject  : 

Causes  of  Failure  in  the  Hardware 
Trade,  and  How  Avoided. 

There  will  be  three  prizes  :  $20  for  first  ; 
$10  for  second  ;  and  $5  for  third.  To  each 
of  the  five  essayists  ranking  in  order  after  the 
prize  men  will  be  given  The  Hardware 
Merchant  for  one  year.  This  will  make 
Eight  Prizes  in  all. 

The  rules  of  the  competition  shall  be  as 
follows  ; 

1.  All   the   competitors    must   be    devoting 

their  whole  time  to  some  branch  of 
the  hardware  trade. 

2.  No  essay   must  exceed  2,500  words   nor 

be  less  than  1,500.  Neatness  will  not 
be  regarded,  beyond  the  point  that  the 
essay  must  be  readable,  and  the  paper 
written  on  one  side  only.  The  sheets 
must  be  fastened  together  and  num- 
bered. 

3.  The  essay  must  be  original. 

4.  Each  essay  must  be  signed  by  a  nom  de 

plume,  and  both  the  proper  name  and 
the  nom  de  plume  of  the  writer  written 
on  a  slip  and  placed  in  a  sealed  en- 
velope, which  envelope  must  be  ad- 
dressed, Hardware  Merchant,  10 
Front  street  east,  Toronto,  and  across 
the  corner  have  the  words  "  nom  de 
plume."  This  envelope  must  be  en- 
closed in  another,  so  that  no  post  mark 
will  appear  upon  the  former. 

5.  All  essays  must  be  sent  in  to  this  office 

not  later  than  MAY  FIRST,  and  awards 
will  be  announced  as  soon  after  as  pos- 
sible, and  the  prize  essays  will  then  be 
published  in  order. 

6.  As  the  competition  is  to  encourage  thought 

among  merchants  and  clerks,  profes- 
sional writers  will  be  excluded. 

7.  The   judging  will  be   done   by    disinte- 

rested merchants.  The  names  of  these 
merchants  will  be  announced  at  the 
same  time  as  the  award. 

8.  All  prize  essays  shall  be  the  exclusive  pro- 

perty of  The  Hardware  Merchant. 
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THE  NEW  TARIFF. 

THE  long  expected  new  tariff  was 
brought  down  on  Tuesday  by  Hon. 
Mr.  Foster,  Minister  of  Finance. 
At  the  time  of  writing  the  full  meaning  of 
the  changes  in  relation  to  the  iron,  hard- 
ware and  allied  trades  cannot  be  gathered ; 
but  enough  is  known  to  stamp  the 
changes  as  sweeping  in  character.  The 
interests  affected  the  most  are  the  man- 
ufacturers, but  it  is  generally  conced- 
ed that  they  have  still  a  fair  meed  of 
protection  left  them.  The  reductions  which 
have  been  made  in  raw  material  will  to  some 
extent  offset  the  reductions  made  in  manu- 
factured goods,  but  it  is  clear  that  the 
changes  have  taken  more  from  the  manu- 
facturers than  it  has  given.  Some  small 
manufacturers  will,  it  is  thought,  be  com- 
pelled to  close  up  altogether. 

The  rriost  radical  change  is  probably  in 
regard  to  nails.  On  cut  the  reduction  is  25c. 
per  keg  and  on  wire  75c.  per  keg.  As  to 
what  will  be  the  ultimate  outcome  of  this 
there  is  some  difference  of  opinion.  One 
jobber  who  did  not  think  it  would  be 
necessary  for  the  makers  to  reduce  prices 
to  any  great  extent  on  account  of  the 
American  list  on  extras  being  in  some  re- 
spects higher  than  the  Canadian  extras, 
produced  this  list  of  comparisons  in  sup- 
port of  his  contention  : 

PRESENT   EXTRAS   ON   CUT  NAILS. 

American.         Canadian. 

Base  60  dy . .  .Base  Base 

50  dy  . . 10  Base 

40  dy 25  5 

30  dy 25  10 

20  dy 35  15 

12  and  16  dy.  .45  15 

10  dy 50  20 

8  and  9  dy 60  25 

6  and  7  dy 75  40 

4  and  5  dy. ....     90  60 

3  dy 120  100 

2  dy 160  150 

"Jt  would  probably  simplify  matters," 
added  the  same  informant,  "if  the  Camdian 
makers  of  cut  nails  would  adopt  the  Ameri- 
can extras  so  that  the  trade  would  be  able 
to  see  more  readily  how  much  cheaper  or 
dearer  one  nail  was  compared  with  another." 

Another  jobber  figured  that  it  would  be 
necessary  for  the  Canadian  manufacturers 
to  reduce  the  price  of  nails  in  order  to  keep 
out  the  American  article.  However,  as  the 
manufacturers  are  now  in  session  in  Mont- 
real the  question  as  to  pi  ice  will  probably 
be  settled  forthwith. 

There  is  an  apparent,  at  least,  anomaly 
in  the  tariff  on  wire  nails  and  one  which, 
t    is   claimed,   will    necessitate    further  re- 


vision. It  is  claimed  that  under  the  tariff 
in  its  present  shape  the  smaller  nail  can  be 
sold  cheaper  than  the  larger  nail.  "  For 
instance,"  said  a  wholesaler,  "take  the 
2^-11  nail  and  3-10  nail.  Now  the  price 
of  wire  in  the  American  market  on  these 
two  sizes  is  the  same,  say,  for  instance, 
$1.40.  Now  if  you  add  15  per  cent,  on  to 
the2^-u  nail,  it  will  net  them  about  $1.61, 
whereas  25  per  cent,  on  3-10  would  net 
$1.75,  consequently  making  the  small  nail 
cheaper  than  the  larger  by  about  10  per 
cent." 

Pig  iron  is  unchanged,  while  scrap  is 
raised  $1  per  ton  to  $3.  After  January,  18915, 
the  duty  is  to  be  $4  per  ton. 

In  stoves  there  is  a  slight  decrease,  which 
means  a  reduction  in  the  profits  of  the 
manufacturers,  as  they  still  have  to  pay  the 
same  price  for  pig. 

The  only  change  in  cutlery  of  importance 
is  a  reduction  in  plated  table  cutlery,  which 
is  now  fixed  at  35  per  cent,  instead  of  20  per 
cent,  and  50c.  per  dozen  as  before. 

In  house  furnishings  there  is  an  advance 
of  about  2j^  per  cent.,  but  this  is  offset  by 
a  reduction  of  a  like  amount  in  shelf  hard- 
ware. 

Iron  and  steel  wire,  11  to  14  gauge,  is 
reduced  10  per  cent.,  while  the  tariff  on 
barbed  wire  is  one  half  lower  than  it  was 
The  man  who  draws  the  wire  will  probably 
be  the  greatest  sufferer  by  this  change. 

Agricultural  implements  are  reduced  15 
percent.,  but  the  reduction  of  $3  per  ton  in 
iron  and  steel  will  contribute  some  towards 
the  loss  entailed  in  the  first  instance. 

The  admission  of  coke  free  will  tend  to 
cheapen  the  price  of  cement,  the  former 
being  largely  used  in  the  manufacture  of  the 
latter. 

In  turpentine  there  has  been  a  reduction 
about  equal  to  i>^c.  per  gallon,  which  will 
probably  lead  to  a  like  reduction  in  the 
jobbing  price  here  this  week,  a  meeting  of 
the  association  having  been  called  to  con- 
sider the  question.  The  change  in  tur- 
pentine came  as  a  big  surprise  to  the 
trade,  such  a  thing  not  having  been  looked 
for. 

The  change  in  linseed  oil  was  expected. 
It  is  equal  to  about  3  or  2>%c-  per  gallon. 
The  jobbing  price  of  this  article  is  also  ex- 
pected to  drop  by  a  similar  amount.  As  the 
price  in  both  the  United  States  and  England 
is  high,  it  is  thought  that  there  will  be  no 
importations  from  these  countries  for  some 
time. 

There  has  been  a  big  reduction  in  the 
price  of  putty,  but  very  little  of  this  article 
is  imported. 

The  changes  in  glue  will  affect  that  ar- 
ticle materially,  all  worth  less  than  12c. 
being  reduced,  while  on  all  under  this  price 
the  duty  shows  an  increase. 

On  ochres  the  reductions  are  light,  only 
about  15  or  20c.  per  hundred  pounds.  On 
oxides  and  umbers  they  are  a  little  heavier. 


The  changes    in  paints  affect   coach  colors 
more  than  any  other  kinds. 

Wholesale  men,  in  hardware  and  allied 
trades,  are  on  the  whole  fairly  well  satisfied 
with  the  changes.  "Were  it  not  that 
business  has  improved  lately  in  the 
United  States  and  prices  there  have  con- 
sequently  advanced,"  said  one  jobber,  "the 
effect  of  the  lower  duties  would  have  been 
more  marked  upon  the  Canadian  trade." 
The  change  from  specific  to  ad  valorem  du- 
ties is  received  with  general  favor,  particu- 
larly in  view  of  the  fact  that  it  simplifies 
matters  considerably. 

OPINIONS  OF  INTERESTED  ONES. 

The  Consolidated  Plate  Glass  Co.,  Can- 
ada :  The  new  tariff  will  not  affect  our  busi- 
ness materially,  except  in  the  case  of  very 
small  plates,  for  which  there  is  not  much 
demand. 

L.  Frankel,  Frankel  Bros.,  dealers  in  scrap 
iron  :  While  the  change  in  duty  may  ulti- 
mately effect  dealers  in  scrap,  it  will  not  do 
so,  with  the  present  state  of  things.  The 
Canadian  dealers  are  completely  at  the 
mercy  of  the  rolling  mills.  The  result  has  . 
been  that  not  25  per  cent,  of  the  scrap  has 
been  collected  during  the  past  year.  The 
duty  as  it  is  will  affect  the  rolling  mills  only. 
Raising  the  duty  on  scrap  and  lowering  it 
on  bar,  will  ultimately  compel  the  rolling 
mills  to  puddle  instead  of  making  their  iron 
from  scrap. 

Collins  Mfg.  Co. :  We  don't  fancy  it  will 
affect  us  much.  Of  course  we  are  pleased 
with  the  reduction  on  galvanized  iron  wire, 
butthe  reduction  on  barbed  wire  may  give  us 
something  to  compete  with. 

E.  G.  Gooderham,  Toronto  Silver  Plate 
Co.  :  While  we  will  have  to  pay  a  little 
more  for  some  lines  of  raw  material,  we 
will  even  up  on  others.  I  do  not  think  it 
will  affect  our  business  unfavorably.  If  we 
cannot  do  business  with  a  protective  tariff 
of  25  to  30  per  cent.,  I  will  begin  to  think 
we  are  no  good,  and  that  it  is  time  we  went 
out  of  it. 

Toronto  Fence  and  Ornamental  Iron 
Works :  The  reduction  in  duty  on  bar  iron, 
etc.,  will  be  of  much  benefit  to  men  in  our. 
trade. 

Booth  Copper  Co.  :  The  revised  tariff 
will  not  affect  us  materially.  It  will  benefit 
us  in  buying  raw  material,  but  we  will  re- 
ceive less  for  our  scrap.  I  see  nothing  for 
us  to  complain  of  in  the  bill. 

W.  M.  Gartshord,  vice-president  and 
manager  McClary  Mfg.  Co. :  The  taking  of 
10  per  cent,  off  stamped  ware  may  affect  us 
a  little.  When  there  is  a  change  like  this 
it  would  be  unreasonable  for  us  to  expect  to 
get  offscott  free.  There  is  no  doubt  that 
the  tariff  is  greatly  simplified.  Granite  ware 
is  reduced  5  per  cent,  but  as  the  manufac- 
turers pay  the  duty,  it  lays  with  them  whether 
the  trade  here  will  be  benefitted  by  it. 

John  Inglis,  engines,  etc.:  I  am  an  out- 
and-out  free  trader,  and  do  not  believe  in 
a  tariff  at   all,  but  from   what    I  can  see,   it 
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seems  to  be  against  our  business.  If  they 
must  have  a  tariff,  I  do  not  see  why  the 
manufacturers  of  agricu'tural  implements 
should  be  particularly  singled  out.  They 
seem  to  have  taken  the  duty  off  everything 
that  protected  our  industries  and  placed  it 
where  it  protects  no  one. 

John  Abel,  engines  and  mill  machinery  : 
It  is  very  unfavorable  to  our  business. 
We  expected  that  coal  and  pig  iron  would 
be  reduced.  Coal  should  certainly  be  free. 
Instead  of  reducing  our  duties  they  have 
raised  boiler  tubes  from  15  to  30  per  cent. 
It  is  a  queer  anomaly.  I  almost  think  there 
must  be  some  mistake.  They  have  reduced 
the  duty  on  agricultural  implements,  and  if 
the  reduction  on  raw  material  was  the 
same  I  should  not  object  ;  but  it  is  not, 
and  that's  where  the  trouble  is.  They  have 
reduced  the  duty  on  tha  thin  iron,  but  on 
the  16  gauge  and  over,  which  we  would  use, 
they  have  raised  it. 

LIST  OF  CHANGES. 

The  list  of  changes,  as  far  as  the  hard- 
ware and  allied  trades  are  concerned,  are  as 
follows  :  • 

Illuminating  oils,  composed  wholly  or  in 
part  of  the  products  of  petroleum,  coal  shale, 
or  lignite,  costmg  more  than  30  cents  per 
gallon,  25  per  cent,  ad  valorem. 

Oils,  coal  and  kerosene,  distilled,  purified 
or  refined  naptha  and  petroleum,  n.e.s., 
products  of  Petrolea,  n.e.s.,  7  1-5  cents  per 
imperial  gallon. 

Lubricating  oil,  composed  wholly  or  in 
part  of  petroleum,  and  costing  less  than  25 
cents  per  imperial  gallon,  6  cents  per  gallon; 
old,  7  1-5  cents  per  gallon. 

Crude  petroleum,  fuel,  and  gas  oil  for  fuel 
purposes  and  for  the  manufacture  of  gas, 
3  3-5  cents  per  gallon  ;  old,  7  1-5  cents  per 
gallon. 

Lubricating  oils,  n.e.s ,  and  axle  grease, 
25  per  cent,  ad  valorem  ;  old,  oils  25  per 
cent. ;  grease,  1  cent  per  pound. 

Barrels  containing  petroleum  or  its  pro- 
ducts, or  any  mixtures  of  which  petroleum 
forms  a  part,  when  such  contents  are  charge- 
able with  a  specific  duty,  20  cents  each  ; 
old,  40  cents  each. 

Linseed  or  flaxseed  oil,  raw  or  boiled  lard 
oil,  neatsfoot  oil  and  sesame  seed  oil,  20  per 
cent,  ad  valorem  ;  old,  linseed  and  flaxseed 
oil,  1%  cents  per  pound,  raw  or  boiled  lard 
oil,  same 

Olive  oil  prepared  for  salad  purposes,  30 
per  cent,  ad  valorem ;  old,  20  per  cent. 

Vaseline  and  all  similar  preparations  of 
petroleum  for  toilet,  medicinal,  or  other  pur- 
poses, 35  per  cent,  ad  vaorem;  old,  6  cents 
per  pound  in  bottles,  4  cents  per  pound  in 
bulk. 

Blacking,  shoe  and  shoemakers'  ink  and 
shoe,  harness  and  leather  dressing  and  har- 
ness soap,  25  per  cent,  ad  valorem  ;  old,  30 
per  cent. 

Dry  white  and  red  lead,  orange  mineral 
and  zinc  white,  5  per  cent,  ad  valorem  ; 
old,  same. 

Ochres,  ochrey  earths,  raw  siennas  and 
colors,  dry,  20  per  cent,  ad  valorem;  old,  30 
per  cent. 

Oxides,  dry  fillers,  fireproofs,  umbers,  and 
burnt  siennas,  new,  25  percent,  ad  valorem; 
old,  30  per  cent. 


Paints  and  colors,  rough  stuff  and  fillers, 
5  cents  per  lb.,  25  per  cent,  ad  valorem  ;  old, 
30  per  cent. 

Paints  and  colors,  ground  in  spirits,  and 
all  spirit  varnishes  and  lacquers,  $1  per  gal- 
lon. 

Turpentine,  spirits  of,  5  per  cent,  ad  val- 
orem; old,  10  per  cent. 

Varnishes,  lacquers,  Japans,  Japan  driers, 
liquid  driers,  and  oil  finish,  20  cents  per  gal- 
lon and  20  per  cent,  ad  valorem;  old,  20  and 
25  per  cent. 

Paris  green,  dry,  10  per  cent,  ad  valorem; 
old,  same. 

Putty,  15  per  cent,  ad  valorem;  old,  25  per 
cent. 

EARTHENWARE. 

Earths,  earthenware,  glassware  and  stone- 
ware, brick  for  building,  20  per  cent,  ad  val- 
orem ;  old,  same. 

China  and  porcelainware,  earthenware 
and  stoneware,  brown  or  colored,  and 
Rockingham  ware,  white  granite  or  iron- 
stone ware,  c.  c.  or  cream  colored  ware, 
decorated,  printed  or  sponged  and  all 
earthenware,  30  per  cent,  ad  valorem  ;  old, 
35  per  cent. 

Earthenware  and  stoneware,  viz. :  demi- 
johns or  jugs,  churns  or  crocks,  2<ents,  2 
cents  per  gallon  of  holdingcapacity.  Earthen- 
ware or  stone  ink  bottles,  not  exceeding 
three  ounces  capacity,  20  per  cent,  ad  val- 
orem; old,  35  per  cent. 

Drain  tiles,  not  glazed,  20  per  cent,  ad 
valorem;  old,  same. 

Drain  pipes,  sewer  pipes,  chimney  linings 
or  vents  and  inverted  blocks,  glazed  or  un- 
glazed,  and  earthenware  tiles,  35  per  cent, 
ad  valorem;  old,  same. 

Crystal  and  decorated  glass  tableware, 
made  expressly  for  mounting  with  silver- 
plated  trimmings,  when  imported  by  manu- 
facturers of  plated  ware,  new,  20  per  cent,  ad 
valorem;  old,  same. 

GLASS. 

Glass  carboys  and  demijohns,  empty  or 
filled  bottles  and  decanters,  flasks  and  phials, 
glass  jars  and  glass  balls  and  cut,  pressed 
or  moulded  glass  tableware,  30  per  cent,  ad 
valorem  ;  old,  glass  carboys  and  demijohns, 
30  per  cent.,  jars  5c.  per  doz  and  30  per  cent. 

Insulators  of  all  kinds  and  lamps,  includ- 
ing arc  and  incandescent  lamp  chimneys, 
side-lights  and  head-lights,  lamps,  gas  light 
and  electric  light  shades  and  globes  for 
lanterns,  lamps,  electric  lights  and  gas 
lights,  30  per  cent,  ad  valorem  ;  old,  insu- 
lators, all  kinds,  5c.  per  doz.  and  30  per  cent., 
lamps  30  per  cent.,  lamp  chimneys,  etc.,  25 
per  cent. 

Common  and  colorless  window  glass  and 
plain,  colored,  stained  or  tinted  or  ruffled 
glass  in  sheets,  20  per  cent.;  old,  same. 

Ornamental  figured  and  enamelled  colored 
glass,  painted  and  vitrified  glass,  figured, 
enamelled  and  obscured  white  glass  and 
rough-rolled  plate  glass,  25  per  cent,  ad 
valorem  ;  old,  same. 

Plate  glass,  not  colored,  in  panes  of  not 
over  12  square  feet,  each  4  cents  per  square 
foot,  and  when  beveled  2  cents  per  square 
foot  additional  ;  old,  6  cents  per  square  foot. 

Plate  glass,  not  colored,  in  panes  of  over 
two  and  not  over  30  square  feet,  each  6  cents 
per  square  foot,  and  when  beveled  2  events 
per  square  foot  additional ;  old,  same. 

Plate  glass,  in  panes  of  over  30  and  not 
over  70  square  feet  each,  8  cents  per  square 
foot,  and  when  beveled  2  cents  per  square 
foot  additional  ;  old,  same. 


Plate  glass,  in  panes  of  over  70  squaie 
feet,  each  9  cents  per  square  foot,  and  when 
beveled  2c.  per  square  foot  additional  ;  old, 
same. 

Silvered  glass,  n.e.s.,  30  per  cent,  ad  val- 
orem ;  old,  same. 

Silvered  glass,  beveled,  35  per  cent,  ad 
valorem  ;  old,  same. 

Stained  window  glass,  30  percent,  ad  val- 
orem ;  old,  same. 

All  other  glass  and  manufactures  of  glass, 
n.  e.  s.,  including  bent  plate  glass,  20  per 
cent,  ad  valorem  ;  old,  same. 

Show  cases,  35  per  cent,  ad  valorem ;  old, 
$2  each  and  35  per  cent. 

Cement,  including  Portland  or  Roman, 
and  hydraulic  water  limed  46  cents  per  bar- 
rel, including  the  duty  on  the  barrel  ;  old, 
same. 

Plaster  of  Paris  or  gypsum,  ground,  not 
calcined,  35  per  cent,  ad  valorem  ;  old,  10 
cents  per  100  pounds. 

Plaster  of  Paris,  calcined  or  manufactured, 
20  per  cent,  ad  valorem  ;  old,  15  cents  per 
100  pounds. 

Grindstone,  not  mounted,  not  less  than  12 
inches  in  diameter,  $1 .75  per  ton;  old,  $2 
per  ton. 

Bering  or  other  material,  n.e.s.,  20  per 
cent,  ad  valorem  ;  old,  25  per  cent. 

Harness  and  saddlery  of  every  description 
30  per  cent,  ad  valorem  ;  old,  25  per  cent. 

Whips  of  all  kinds  35  per  cent,  id  val- 
orem ;  old,  50  cents  per  dozen  and  30  per 
cent. 

India  rubber  boots  and  shoes  with  tops  or 
uppers  of  cloth  or  of  material  other  than 
rubber,  30  per  cent,  ad  valorem  ;  old,  35  per 
cent. 

India  rubber  boots  and  shoes  and  manu- 
factures of  India  rubber  and  gutta  percha, 
n.e.s.,  25  per  cent,  ad  valorem  ;  old,  same. 

India  rubber  clothing  and  clothing  made 
waterproof  with  India  rubber,  35  per  cent, 
ad  valorem  ;  old,  India  rubber  clothing  and 
clothing  made  waterproof  with  India  rubber, 
surfaced,  10c.  per  pound  and  25  per  cent.* 

Rubber  or  gutta  percha  belting,  hose, 
packing,  mats  and  matting  and  cotton  or 
linen  hose,  lined  with  rubber,  32^  per  cent, 
ad  valorem.  Rubber  or  gutta  perch  i  belting, 
hose,  packing,  mats  and  matting  and  cotton 
or  linen  hose  lined  with  rubber,  5  cents  per 
and  pound  15  per  cent. 

IRON. 

Metals  and  manufactures  of,  wrought, 
scrap  iron  and  scrap  steel,  being  waste  or 
refuse  wrought  iron  or  steel,  fit  only  to  be 
remanufactured,  the  same  having  been  in 
actual  use,  not  to  include  cuttings  or  clip- 
pings which  can  be  used  as  iron  or  steel 
without  remanufacture,  and  steel  bloom  ends 
and  crop  ends  of  steel  rails,  $3  per  ton,  and 
on  and  after  Jan.  1,  1895,  $4  Per  ton;  °'d,  $2 
per  ton. 

Iron  or  steel,  being  pieces,  punchings  or 
clippings  of  boiler  plate  or  other  plates, 
sheets  or  bars  of  iron  or  steel,  whether  the 
same  have  had  the  ragged  or  crop  ends  or 
edges  sheared  off  or  not  and  crops  from  iron 
or  steel  rails  having  both  ends  sawn  or 
sheared  off,  the  same  not  having  been  in 
actual  use  and  being  fit  for  re-rolling  or  re- 
manufacture  only,  $4  per  ton  ;  old,  30  per 
cent. 

Iron  in  pigs,  iron  Kentledges  and  scrap 
iron,  ferro-silicon  and  Spiegeleisen,  $4  per 
ton,  ferro-manganese,  10  per  cent,  ad  val- 
orem ;  old,  ferro-manganese,  $2  per  ton, 
other,  same. 
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Iron  or  steel  ingots,  cogged  ingots,  blooms 
and  slabs,  billets  and  puddled  bars,  loops  or 
other  forms  less  finished  than  iron  or  steel 
bars,  but  more  advanced  than  pig  iron,  ex- 
cept castings,  $9  per  ton. 

Bar  irun  or  steel,  rolled  or  hammered, 
comprising  rounds  and  squares  and  shapes 
of  rolled  iron  or  steel,  not  more  than  4  in. 
in  diameter,  and  flats  not  thinner  than  No. 
17  gauge,  whether  in  coil-,  bundles,  rods  or 
bars,  n.e.s.,  $10  per  ton  ;  old,  $13  per  ton. 

Iron  or  steel  plates  or  sheets,  sheared  or 
unsheared,  hoops,  bands,  strips  and  skelp 
iron  or  steel,  sheared  or  rolled,  in  grooves, 
and  iron  or  steel  of  all  widths  not  thinner 
than  No.  17  gauge,  n.e.s.,  $10  per  ton  ;  old, 
$13  per  ton. 

Universal  mill  or  rolled  edge  steel  plate, 
not  exceeding  30  inches  wide,  and  plates  or 
sheets  of  steel  over  30  inches  wide  and  X  of 
an  inch  and  over  in  thickness,  12X  per  cent, 
ad  valorem  ;  old,  same. 

Iron  and  steel  sheets,  hoops,  bands,  strips 
or  other  iron  or  steel  of  all  widths,  sheet  iron, 
common  or  black,  smoothed,  polished,  coat- 
ed or  galvanized,  and  Canada  plates  No.  17 
or  thinner,  5  per  cent,  ad  valorem  ;  old,  12^ 
per  cent. 

Plow  plates,  mould  boards,  land  sides  and 
other  plates  for  agricultural  implements,  or 
when  cut  to  shape  from  rolled  sheets  of 
steel,  but  not  moulded,  punched,  polished  or 
otherwise  manufactured  and  being  of  a 
greater  value  than  4  cents  per  pound,  5  per 
cem.  ad  valorem,  new  ;  old,  12%  per  cent. 
Provided  that  on  all  iron  or  steel  bars,  rods, 
strips,  or  steel  sheets  of  whatever  shape, 
and  on  all  iron  or  steel  bars  of  irregular 
shape  or  section,  cold  rolled,  cold  hammered 
or  polished  in  any  way  in  addition  to  the  or- 
dinary process  of  hot  rolling  or  hammering, 
there  shall  be  paid  5  per  cent,  ad  valorem  ; 
old,  i-i6c.  per  pound  additional. 

Forgings  of  iron  and  steel  of  whatever 
shape  or  size,  or  in  whatever  stage  of  manu- 
facture, not  elsewhere  specified,  and  rolled 
or  hammered  bars  of  iron  or  steel,  not  less 
than  four  inches  in  diameter,  35  per  cent, 
ad  valorem  ;  old,  the  same. 

Rolled  iron  or  steel  angles,  channels, 
structural  shapes  and  special  sections  weigh- 
ing less  than  35  pounds  per  lineal  yard, 
n.e.s.,  35  per  cent,  ad  valorem ;  old,  the 
same. 

Rolled  iron  or  steel  angles,  channels, 
beams,  joists,  girders,  structural  shapes  and 
special  sections,  including  rolled  iron  or  steel 
bridge  plate  not  less  than  Y%  inch  thick  nor 
less  than  15  inches  wide,  weighing  not  less 
than  25  pounds  per  lineal  yard,  and  eye  bar 
blanks  rolled  by  the  Kloman  process,  12X 
per  cent,  ad  valorem,  new  ;  old  tariff  the 
same. 

Iron  bridges  and  structural  iron  work,  30 
per  cent,  ad  valorem  ;  old,  ]ic.  per  pound, 
not  less  than  35  per  cent. 

Iron  and  steel  railway  bars,  or  rails  for 
railways  of  any  form,  punched  or  not 
punched,  n.e.s.,  30  per  cent,  ad  valorem  ; 
old,  $6  per  ton. 

Railway  fish  plates  and  tin  j.  lates,  30  per 
cent,  ad  valorem  ;  old,  $12  per  ton. 

Swedish  rolled  iron  rods,  under  %  inch 
in  diameter,  and  of  not  less  than  1  %c.  per 
pound  value,  1 5  per  cent,  ad  valorem  ;  old, 
20  per  cent. 

Axles,  car  springs  and  springs  of  iron  or 
steel  or  parts  thereof,  and  all  other  springs 
n.e.s.,  axle  bars  and  axle  blanks,  without 
reference  to  the  stage  of  manufacture,  35 
percent,  ad  valorem;  old,  $30  per  ton,  not 
less  than  35  per  cent. 


Malleable  iron  castings  and  steel  castings, 
n  e.s.,  25  per  cent,  ad  valorem;  old,  $25  per 
ton,  but  not  less  than  30  per  cent. 

Cast  iron  vessels,  plates,  stove  plates  and 
irons,  sad  irons,  tailors'  irons  and  castings 
of  iron,  n.e  s  ,  new,  27^  per  cent,  ad  valor- 
em; old,  $16  per  ton,  not  less  than  30  per 
cent. 

Cast  iron  pipe  of  every  description,  new, 
$10  per  ton,  provided  that  the  duty  shall  not 
be  less  than  35  per  cent,  ad  valorem;  old, 
$12  per  ton,  not  less  than  25  per  cent. 

Boiler  tubes  of  wrought  iron  or  steel,  in- 
cluding corrugated  tubes  or  flues,  new,  30 
per  cent,  for  marine  boilers,  7%  per  cent, 
ad  valorem;  old,  15  percent. 

Lap-welded  iron  tubing,  threaded  and 
coupled  or  not,  one  and  one  quarter  to  two 
inches  inclusive  in  diameter  for  use  exclu- 
sively in  artesian  wells,  petroleum  pipe 
lines,  and  petroleum  refineries,  under  regu- 
lations to  be  made  by  the  Governor-in- 
Council,  new,  20  per  cent,  ad  valorem;  old, 
same. 

Tubes,not  welded  nor  more  than  i^  inches 
in  diameter,  or  rolled  steel,  1 5  per  cent,  ad 
valorem  ;  old,  same. 

Wrought  iron  tubing  threaded  and  coup- 
led or  not,  over  two  inches  in  diamter,i5  per 
cent",  ad  valorem  ;  old,  same. 

Other  wrought  iron  tubes  or  pipes  ;  new, 
five-tenths  of  one  cent  per  pound  and  30  per 
cent,  ad  valorem  ;  old,  six-tenths  cent  per 
pound  and  30  per  cent. 

Chains  (iron  or  steel),  over  five-sixteenths 
inches  in  diameter  ;  new,  5  per  cent,  ad  val- 
orem ;  old,  same. 

Nails  and  spikes,  wrought  and  pressed, 
galvanized  or  not,  horseshoe  rails  and  all 
wrought  iron  or  steel,  n.e.s.,  and  horse,  mule 
and  ox  shoes,  30  per  cent,  ad  valorem  ;  old, 
\yic.  per  pound,  not  less  than  35  per  cent. 

Composition  nails  and  spikes  and  sheath- 
ing nails;  new,  15  per  cent,  ad  valorem; 
old,  20  per  cent. 

Wire  nails,  old,  i^c.  per  pound,  but  not 
less  than  35  per  cent. 

Cut  nails  and  spikes  of  iron  or  steel,  %c. 
per  pound  ;  old,  ic.  per  pound. 

Cut  tacks,  brads  or  springs,  not  exceeding 
16  ounces  to  the  thousand,  new,  1  cent  per 
1,000;  old,  2  cents  per  1,000;  exceeding 
16  ounces  to  the  thousand,  1%  cents  per 
pound  ;  old,  2  cents  per  pound. 

Screws,  commonly  called  "  wood  screws," 
two  inches  and  over  in  length,  3  cents  per 
pound;  old,  6  cents  per  pound;  one  inch  and 
less  than  two  inches,  5  cents  per  pound  ; 
old,  8  cents  per  pound  ;  less  than  one  inch, 
new,  8  cents  per  pound  ;  old,  11  cents  per 
pound. 

Screws  of  iron,  steel,  brass  or  other  metal 
not  otherwise  provided  for,  30  per  cent,  ad 
valorem;  old,  35  per  cent. 

Wrought  iron  or  steel  nuts  and  washers, 
iron  and  steel  rivets,  bolts  with  or  without 
threads,  nut  and  bolt  blanks  and  "  T  "  and 
strap  hinges,  1  cent  per  pound  and  20  per 
cent,  ad  valorem;  old,  1  cent  per  pound  and 
25  per  cent. 

Skates,  10  cents  per  pair  and  30  per  cent, 
ad  valorem  ;  old,  20  cents  pair  and  30  per 
cent. 

Clothes  wringers,  new,  25  cents  each  and 
20  per  cent,  ad  valorem;  old,  $1  each  and  30 
per  cent. 

House  furnishing  hardware  and  builders', 
cabinet-makers'  and  harness-makers'  and 
saddlers'  hardware,  including  curry  combs, 
carriage  hardware,  locks,  butts  n  e  s.,  saw 


of  all  kinds  n.e.s.,    32  X   per  cent,  ad  valo- 
rem ;  old,  30  and  35  per  cent. 

Chopping  adzes,  hatchets,  30  percent.; 
old,  35  per  cent. 

Picks,  30  per  cent.;  old,  1  cent  per  pound 
and  25  per  cent. 

Mattocks,  track  tools,  wedges  and  crow- 
bars of  iron  or  steel  and  hammers  and 
sledges,  30  per  cent,  ad  valorem  ;  old,  35 
per  cent. 

Axes  of  all  kinds,  scythes,  hay  knives, 
lawn  mowers,  pronged  forks,  rakes,  n  e.s., 
hoes  and  other  agricultural  tools  or  imple- 
ments, n.e.s.,  315  per  cent,  ad  valorem  ;  old, 
$2  dozen  and  20  per  cent. 

Shovels  and  spades,  shovel  and  spade 
blanks,  and  iron  or  steel  cut  to  shape  for 
same,  35  per  cent,  ad  valorem  ;  old,  $1  doz. 
and  25  per  cent. 

Safes,  doors  for  safes  and  vaults,  scales, 
balances  and  weighing  beams,  30  per  cent, 
ad  valorem  ;  old,  315  percent. 

Hinges,  "  T  "  and  strap,  new  ic.  and  20 
per  cent.;  old,    ic.  and  25  per  cent. 

Fire  engines,  35  per  cent,  ad  valorem  ; 
old,  35  per  cent. 

Locomotives  for  railways,  35  per  cent,  ad 
valorem;  old,  30  tons,  $2,000  each,  30  per 
cent. 

Steam  engines,  boilers  and  machinery 
composed  wholly  or  in  part  of  iron  or  steel, 
not  elsewhere  specified,  27  l<i  per  cent,  ad 
valorem  ;  old,  30  per  cent. 

Mowing  machines,  self-bindingharvesters, 
harvesters  without  binders,  binding  attach- 
ments, reapers,  sulky  and  walking  plows, 
harrows,  cultivators,  seed  drills  and  horse 
rakes,  20  per  cent,  ad  valorem  :  old,  35  per 
cent. 

Portable  machines,  portable  steam  en- 
gines, threshers  and  separators,  horse-power 
portable  sawmills  and  planing  mills  and 
p  trts  thereof,  in  any  stage  of  manufacture, 
30  per  cent,  ad  valorem  ;  old,  35  per  cent. 

Sewing  machines,  or  parts  thereof,  30  per 
cent,  ad  valorem  ;  old,  $3  each  and  20  per 
cent. 

Pumps  of  all  kinds,  n.e.s  ,  and  windmills, 
30  per  cent,  ad  valorem  ;  old,  pumps,  35  per 
cent.,  windmills,  30  per  cent. 

Type  for  printing,  20  per  cent,  ad  val- 
orem ;  old,  same. 

Type  metal,  10  per  cent,  ad  valorem  ;  old, 
same. 

Bookbinders'  tools  and  implements,  in- 
cluding ruling  machines,  10  per  cent,  ad 
valorem  ;  old,  same. 

Printing  presses  and  printing  machines, 
such  only  as  are  used  in  newspaper,  book 
and  job  printing  offices,  folding  machines 
and  paper  cutters,  such  as  are  used  in  print- 
ing and  bookbinding  establishments,  and 
lithographic  presses,  10  per  cent,  ad  val- 
orem ;  old,  same. 

Plates  engraved  on  wood  and  on  steel  or 
other  metal  and  transfers  taken  from  the 
s  ime,  20  per  cent,  ad  valorem  ;  old,  same. 

Stereotypes,  electrotypes  and  celluloids, 
for  almanacs,  calendars,  illustrated  pamph- 
lets, newspaper  advertisements  or  en- 
gravings and  all  other  like  work  for  commer- 
cial, trade  or  other  purposes,  n.e.s.,  and 
matrices  or  copper  shells  for  same,  2  cents 
per  square  inch  ;  old,  same. 

Stereotypes,  electrotypes  and  celluloids 
of  newspaper  columns  and  bases  for  the 
same  composed  wholly  or  partly  of  metal 
or  celluloid,  ^c.  per  square  inch,  and  mat- 
rices or  copper  shells  for  same,  2  cents  per 
square  inch  ;  old,  same. 


HARDWARE. 


Revolving  Barrel  Churns 

"  Leader,"  "  Daisy,"  or  "  Dairy  Maid." 


No. 


o. 

5 

1. 

9 

2. 

15 

3. 

20 

4. 

25 

5. 

35 

SIZES    AND    PRICES: 

5  gals.,    Churns  from   1   to  2    gals,  cream    $4.16 

4.42 
4.68 
5.20 
6.24 
8.32 


.i             li        ! 

to 

4 

2 

to 

7 

3 

to 

9 

4  to 

12 

5 

to 

16 

Liberal  discount  to  the  Trade. 


Orders  Solicited. 


H.  S.  HOWLAND,  SONS  &  GO. 


Wholesale 
Hardware  Merchants. 


No.  37  Front  Street  West,    TOFOIltO, 


Bird  cages,  35  per  cent,  ad  valorem  ;  old, 
same. 

Barbed  wire  fencing  of  iron  or  steel,  %c. 
per  pound;  old,  1  J^c.  per  p^und. 

Buckthorn  and  strip  fencing  of  iron  or 
steel  yic.  per  pound;   eld,  iKc-  per  pound. 

Machine  card  clothing,  25  per  cent,  ad 
valorem;  old,  same. 

Pins,  manufactured  from  wire  of  any 
metal,  30  per  cent,  ad  valorem;  old,  same. 

Wire  cloth  of  brass,  copper,  and  tin,  20 
per  cent,  ad  valorem;  old,  same. 

Wire  covered  with  cotton,  linen,  silk,  or 
other  material,  30  per  cent,  ad  valorem;  old, 
35  per  cent. 

Wire  of  brass  or  copper,  10  per  cent,  ad 
valorem;  old,  15  per  cent. 

Wire  of  iron  or  steel,  11  to  14  gauge  in- 
clusive, 15  per  cent,  ad  valorem;  old,  25  per 
cent. 

Wire  of  all  kind's,  n.e.s. ,  25  per  cent,  ad 
valorem;  old,  same. 

Wire  rope  of  iron  or  steel,  not  otherwise 
provided  for,  25  percent,  ad  valorem;  old, 
same. 

Firearms,  25  per  cent,  ad  valorem;  old, 
same. 

Manufactures,  articles  or  wares  not  speci- 
ally enumerated  or  provided  for,  composed 
wholly  or  in  part  of  iron  or  steel,  and  whether 
partly  or  wholly  manufactured,  27^  per  cent, 
ad  valorem  ;  old,  30  per  cent. 

Corset  clasps,  spoon  clasps  or  busks, 
blanks,  busks,  side  steels  and  other  corset 
steels,  whether  plain,  japanned,  lacquered, 
tinned  or  covered  with  paper  or  cloth,  also 
black  bone  or  corset  wires,  covered  with 
paper  or  cloth  cut  to  lengths  and  tipped 
with  brass  or  tin,  or  untipped  or  in  coils,  five 
cents  per  pound  and  20  per  cent,  ad  valorem; 
old,  5  cents  per  pound  and  30  per  cent. 

Gas,  coal  oil  and  electric  light  fixtures,  or 
parts  thereof,  27^  per  cent,  ad  valorem  ; 
old,  30  per  cent. 

Gas  meters,  35  per  cent,  ad  valorem;  old, 
same. 

Bells  of  any  description,  except  for 
churches  and  gongs,  26  per  cent,  ad  valorem; 
old,  30  per  cent. 

Brass  and  copper  nails,  rivets  and  burrs 
and  manufactures  of  brass  or  copper,  n.e.s., 


25  per  cent,  ad  valorem  ;  old,  copper  30  per 
cent.;  rest  old,  35  per  cent. 

Zinc,  manufactures  of,  not  elsewhere  speci- 
fied, 25  per  cent,  ad  valorem  ;   old,  same. 

Babbit  metal,  10  per  cent,  ad  valorem;  old, 
same. 

Phosphor  bronze,  in  blocks,  bars,  sheets 
and  wire,  10  per  cent,  ad  valorem  ;  old, 
same. 

Lead,  bars,  blocks  and  sheets,  60  cents 
hundred  pounds;  old,  same. 

Lead,  old,  scrap  and  pig,  40  cents  per 
hundred  pounds;  old,  same. 

Lead,  manufacture  of,  n.e.s.,  30  per  cent, 
ad  valorem;  old,  same. 

Lead  pipe,  shot,  etc.,  i}4  cents  per  pound. 

Cans  and  packages  made  of  tin  or  other 
material,  containing  fish  of  any  kind,  admit- 
ted free  of  duty  under  any  existing  law  or 
treaty,  not  exceeding  one  quart  in  contents, 
\l/z  cents  on  each  can  or  package,  and  when 
exceeding  one  quart  an  additional  duty  of 
1%  cents  for  each  additional  quart  or  frac- 
tional part  thereof. 

Galvanized  tinware,  35  per  cent.,  and  all 
manufactures  of  tin  25  per  cent,  ad  valorem; 
old,  25  per  cent. 

Enamelled  iron  or  steel  ware,  including 
granite  or  agate  ware,  30  per  cent,  ad  val- 
orem; old,  35  per  cent. 

Telephones  and  telegraph  instruments, 
telegraph,  telephone  and  electric  light  cables, 
electric  and  galvanic  batteries,  electric 
motors  and  apparatus,  n.e.s.,  25  per  cent,  ad 
valorem;  old,  25  per  cent. 

Sterling  silver  tableware  and  p'ated  ware, 
all  other  electrophted  or  gilt  of  all  kinds, 
whether  plated  wholly  or  in  part,  30  per 
cent,  ad  valorem  ;  old,  30  per  cent. 

Plated  cutlery,  namely,  knives  plated 
wholly  or  in  part,  35  per  cent,  ad  valorem  ; 
old,  50  cents  per  dozen  and  20  per  cent. 

Asbestos  in  any  form  other  than  crude 
and  all  manufactures  thereof,  25  per  cent,  ad 
valorem  ;  old,  same. 

Coal,  bituminous,  60c.  per  ton  of  2000 
lbs.;  old,  same. 

Coal,  dust,  20  per  cent,  ad  valorem  ;  old, 
same. 

Plumbago,  10  per  cent,  ad  valorem  ; 
plumbago,  all  manufactures  of,  n.e.s  ,  25  per 
cent,  ad  valorem. 


Electric  arc  light  carbon  and  carbon 
points  not  exceeding  12  inches  in  length, 
$2.50  per  1000  and  in  proportion  for  greater 
or  less  lengths. 

MANUFACTURES  OF  WOOD. 

Farm  and  freight  wagons,  carts,  drays 
and  similar  vehicles  and  democrat  wagons, 
25  per  cent,  ad  valorem  ;  old,  costing  less 
than  $50, $10  each  and  20  per  cent.;  costing 
less  than  $100,  $15  each  and  20  per  cent.; 
costing  over  $100,  35  per  cent. 

Buggies  and  carriages,  including  child- 
ren's carriages,  pleasure  carts  or  gigs  and 
other  similar  vehicles,  35  per  cent,  ad  val- 
orem. 

Bicycles  and  tricycles,  new,  30  per  cent, 
ad  valorem  ;  old,  same. 

Railway  cars,  sleighs,  cutters,  wheelbar- 
rows and  handcarts,  30  per  cent,  ad  valorem; 
old,  same. 

Fibre  ware,  indurated  fibre  ware,  vulcan- 
ized fibre  ware  and  all  articles  of  like  mat- 
erial, 25  per  cent,  ad  valorem  ;  old,  30  per 
cent. 

Lumber  and  timber  further  manufactured 
than  rough,  sawn  or  hewn,  20  per  cent,  ad 
valorem;  old,  20  per  cent. 

Hubs,  spokes,  felloes,  and  parts  of  wheels, 
rough  hewn  or  sawn  only,  10  per  cent,  ad 
valorem;  old,  15  per  cent. 

Pails,  tubs,  churns,  brooms,  washboards, 
pounders,  and  rolling  pins,  20  per  cent,  ad 
valorem; old,  25  per  cent. 

Manufactures  of  wood,  n.e.s.,  and  brushes, 
25  per  cent,  ad  valorem;  old,  the  same. 

CORDAGE,    ETC. 
Cordage,  n.e.s.,   30  per  cent,  ad  valorem. 
Twine  and  cotton  cordage  of  all  k  nds,  25 
per  cent,  ad  valorem. 

Rove,  when  imported  for  the  manufacture 
of  twine  for  harvest  binders,  10  per  cent,  ad 
valorem;  old,  same. 

Twine  for  harvest  binders,  of  hemp,  jute, 
manilla,  or  sisal,  and  of  manilla  and  sisal 
mixed,  12X  per  cent,  ad  valorem;  old,  12^ 
per  cent. 

Boot,  shoe,and  stay  laces  of  any  material, 
30  per  cent,  ad  valorem;  old,  same. 

Hammocks  and  lawn  tennis  nets  and  other 
like  articles  manufactured  of  twine,  n.e.s., 30 
percent,  ad  valorem;  old,  35  percent. 


HARDWARE. 


Sails  for  boats  and  ships,  25  per  cent,  ad 
valorem  ;  old,  same. 

Bags  or  sacks  of  hemp,  linen,  cotton  or 
jute,  20  per  cent,  ad  valorem  ;  old,  same. 

All  manufactures,  n.e.s.,  of  hemp,  flax  and 
jute,  or  of  flax,  hemp  and  jute,  combined,  20 
per  cent,  ad  valorem  ;  old,  same. 

Jute  cloth,  dyed  or  bleached  or  cal  n- 
dered,  10  per  cent,  ad  valorem  ;  old,  25  per 
cent. 

Window  shades,  35  per  cent,  ad  valorem  ; 
old,  5c.  square  yard  and  15  per  cent. 

Fertilizers,  compounded  or  manufactured, 
10  per  cent,  ad  valorem  ;  old,  20  per  cent. 

Fireworks,  25  per  cent,  ad  valorem  ;  old, 
same. 

Gun,  rifle  and  pistol  and  cartridges,  car- 
tridge cases  of  all  kinds  and  materials,  per- 
cussion caps  and  gun  wads  of  all  kinds,  now 
30  per  cent,  ad  valorem. 

Nitro-glycerine,  dynamite,  dualin,  blast- 
ing, mining  and  gunpowder  and  other  ex- 
plosives, 25  per  cent,  ad  valorem  ;  old,  nitro- 
glycerine, ioc.  pound  and  20  per  cent.  ; 
dynamite  and  dualin,  5c.  pound  and  20  per 
cent  ;  blasting,  3c.  pound  ;  mining  and  gun- 
powder, 5c.  per  pound. 

Trunks,  valises,  hat  boxes,  carpet  bags, 
satchels,  pocket  books  and  purses  30  per 
cent,  ad  valorem  ;  old,  trunks,  valises,  hat 
boxes,  carpet  bags,  the  same  ;  satchels, 
pocket  books  and  purses  35  per  cent. 

Ships  and  other  vessels  built  in  any  for- 
eign country,  whether  steam  or  sailing  ves- 
sels, on  appl  cation  for  Canadian  register, 
on  the  fair  market  value  of  the  hull,  rigging, 
machinery  and  all  appurtenances,  on  the 
hull,  rigging  and  all  appurtenances,  except 
machinery,  10  per  cent,  ad  valorem,  on  boil- 
ers, steam  engines  and  other  machinery,  25 
per  cent. ;  old,  same. 

All  goods  not  enumerated  in  this  act  as 
subject  to  any  other  rate  of  duty,  nor  de- 
clared free  of  duty  by  this  act,  and  not  be- 
ing goods  the  importation  whereof  is  by  this 
or  any  other  act  prohibited,  shall  be  subject 
to  a  duty  of  20  per  cent,  ad  valorem  when 
imported  into  Canada,  or  when  taken  out  of 
warehouse  for  consumption  therein  ;  old 
tariff  the  same. 

THE  FREE  LIST. 

Asphalt  or  asphaltum  and  bone  pitch, 
crude  only. 

Travelers'  baggage  under  regulations  pre- 
scribed by  the  Controller  of  Customs. 

Brass  scrap  and  brass  in  sheets  or  plates. 

Brass  in  bars  and  bolts,  drawn,  plain  and 
fancy  tubing  ;  old  tariff,  10  per  cent, 
s     Brass  in  strips  for  priners'  rules,  not  fin- 
ished ;  old  tariff,  15  per  cent. 

Brass,  copper,  iron,  or  steel  rolled  round 
wire  rods  under  half  an  inch  in  diameter, 
when  imported  by  wire  manufacturers  for 
use  in  making  wire  in  their  factories. 

Brass  and  copper  wire  twisted,  when  im- 
ported by  manufacturers  of  boots  and  shoes 
for  use  in  their  own  factories. 

Bristles. 

Britannia  metal  in  pigs  and  bars. 

Bromine. 

Broom  corn. 

Celleluoid,  xylonite,  or  xyolite  in  sheets, 
and  in  lumps,  blocks  or  balls  in  the  rough. 

Chalk  stone,  china  or  Cornwall  stone,  fel- 
spar and  cliff  stone,  ground  or  unground. 

Chloride  of  lime,  chronometers  and  com- 
pass for  ships  ;  cinnabar,  citron,  lemon  and 
orange  rinds  in  brine;  clays,  including  china 


clay,  fire  clay  and  pipe  clay;  clothing,  dona- 
tion of  for  charitable  purposes. 

Coal,  anthracite,  and  anthacite  coal  dust, 
coal  tar  and  coal  pitch  ;  old  tariff,  10  per 
cent. 

Coke  ;  old  tariff,  50  cents,  per  ton. 

Cobalt,  ore  of;  old  tariff,  10  percent. 

Copper,  old  and  scrap,  and  copper  in  pigs, 
bars,  rods,  bolts,  ingots,  sheets,  plates  and 
sheathing,  not  planished  or  coated;  old  tariff, 
10  per  cent,  and  15  per  cent. 

Copper,  seamless  drawn  tubing;  old  tariff, 
10  per  cent. 

Cotton,  wool  and  cotton  waste,  cotton 
yarns,  finer  than  No.  40  ;  old  tariff,  1 5  per 
cent,  and  2  cents  per  pound. 

Cups  and  other  prizes  won  in  competi- 
tions. 

Curling  stones  of  granite;  old  tariff,  25  per 
cent. 

Duck  for  belting  and  hose,  when  import- 
ed by  manufacturers  of  rubber  goods  for  use 
in  their  factories. 

Emery  wheels  and  emery  in  blocks,  crush- 
ed or  ground  ;  old  tariff,  25  per  cent. 

Fertilizers,  uncompounded  or  unmanufac- 
tured, including  kainite  or  German  potash 
salts,  German  mineral  potash,  bone  dust  and 
bone  ash,  fish  offal  or  refuse,  guano  and 
other  animal  and  vegetable  manures  ;  old 
tariff,  average  20  per  cent. 

Fish  hooks  and  twines  to  be  used  in  mak- 
ing nets  or  seines  and  fishing  lines,  not  to 
include  sporting  fishing  tackle  or  hooks  with 
flies  or  trolling  spoons  or  threads  or  twines 
commonly  used  for  sewing  or  manufacturing 
purposes. 

Flax  fibre  and  flax  tow  ;  old  tariff,  1 
cent  and  2  cents  per  pound. 

Fire  bricks  ;  old  tariff,  20  per  cent.,  ex- 
cept for  construction  of  furnaces,  flint,  flints 
and  ground  flint  stones. 

Grass  manilla,  Esparto  or  Spanish  and 
other  grasses,  and  pulp  of,  including  fancy 
grasses,  dried  but  not  colored  or  otherwise 
manufactured. 

Gutta  percha,  crude,  gympsum,  crude  sul- 
phate of  lime. 

Hides  and  skins,  raw,  whether  dry,  salted 
or  pickled  and  raw  pelts. 

Hoofs,  hornstrips,  horn  and  horn  tips. 

Hoop  iron,  not  exceeding  y%  inch  in  width 
and  being  No.  25  gauge  or  thinner,  used 
for  the  manufacture  of  tubular  rivets. 

Irons  and  for  globes  and  dry  putty  for 
polishing  granite  ;  old  tariff,  20  per  cent. 

Iron  liquor,  solution  of  acetate  of  iron  for 
dyeing  and  calico  printing. 

Iron  or  steel  beams,  sheets,  plate-,  angles 
and  knees  for  iron  or  composite  ships  or 
vessels. 

Iron  masts  for  ships,  or  parts  of  iron  or 
steel  manufactures  which  at  the  time  of  their 
importation  are  of  a  class  or  kind  not  manu- 
factured in  Canada,  when  imported  for  use 
in  the  construction  of  iron  or  steel  ships  or 
vessels. 

Ivory  and  ivory  nuts,  unmanufactured, 
and  veneers  of  ivory,  sawn  only. 

Junk,  old,  jute  and  jute  butts,  jute,  rough, 
not  colored,  bleached  or  calendered  in  any 
way ;  old  tariff,  20  per  cent 

Jute,  yarn,  plain,  dyed  or  colored,  when 
imported  by  manufacturers  of  carpets,  rugs 
and  mats  and  of  jute,  webbing  or  jute  cloth, 
for  use  in  their  own  factories. 

Jute  canvas,  not  less  than  58  inches  wide, 
when  imported  by  manufacturers  of  floor 
oil  cloth  for  use  in  their  own  factories. 


Lampblack  and  ivory  black,  old,  10  per 
cent. 

Lead,  nitrate  and  acetate  of,  not  ground, 
old,  5  per  cent. 

Locomotive  and  car  wheel  tires  of  steel, 
when  not  in  the  rough. 

Locomotives  and  railway  passenger,  bag- 
gage, and  freight  cars,  being  the  property  of 
railway  companies  in  the  UnitedStates,  run- 
ning upon  any  line  of  road  crossing  the 
frontier,  so  long  as  Canadian  locomotives 
and  cars  are  admitted  free  under  similar  cir- 
cumstances in  the  United  States,  under 
regulations  prescribed  by  the  Controller  of 
Customs. 

Madder  and  munjeet  or  Indian  madder, 
ground  or  prepared,  and  all  extracts  of. 

Manganese,  oxide  of. 

Mining  and  smelting  machinery  import 
prior  to  May  16,  1896,  which  is  at  the  time 
of  its  importation  of  a  class  or  kind  not 
manufactured  in  Canada. 

Nickel. 

Oakum. 

Oils,  viz.,  cocoanut  and  palm,  in  their 
natural  state,  carbolic  or  heavy  oil,  olive  oil, 
n.e.s.,  for  manufacturing  and  mechanical 
purposes,  and  oil  of  roses,  including  ottar  or 
attar  of  roses  ;  old  tariff  carbolic  oil,  10  per 
cent.,  olive  oil  20  per  cent.,  oil  cake  and  oil 
cake  meal  cotton. 

Seed  cake  and  cotton  seed  meal  and  palm 
nutcake  and  meal. 

Platinum  wire  and  n  sorts  pans,  conden- 
sers tubing  and  pipe  made  of  platinum,  when 
imported  by  manufacturers  of  sulphoric  acid 
for  use  in  their  woiks  in  the  manufacture  of 
concentration  of  sulphoric  acid. 

Plumbago  crucibles  ;  old  tariff,  30  per 
cent. 

Pumice  or  pumice  s  one,  ground  or  un- 
ground. 

Rags  of  cotton,  linen  jute,  h*  mp  and 
wooien,  paper  waste  or  clippings,  and  waste 
of  any  kind  except  mineral  waste. 

Resin  or  rosin  in  packages  of  not  less  than 
100  pounds. 

Ribs  of  brass,  iron  or  steel,  runners,  rings, 
caps,  notches,  ferrules,  mounts  and  sticks  or 
canes  in  the  rough,  or  not  further  manufac- 
tured than  cut  into  lengths  suitable  for  um- 
brellas, parasols,  sunshades,  sticks  when 
imported  by  manufacturers  of  umbrellas, 
parasols  and  sunshades  for  use  in  their 
factories  in  the  manufacture  of  umbrellas, 
parasols  and  sunshades  only. 

Rubber,  crude  caoutchouc,  or  India 
rubber,  unmanufactured  ;  hard  rubber  in 
sheets,  but  not  further  manufactured,  and 
re-covered  rubber  and  rubber  substitutes. 

Saddle  jiggers  and  stirrups,  saddletrees 
and    cheap     morhan     trees     for    cowboys' 
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HARDWARE 


Brandram  Bros.  &  Co. 

ROTHERHITHE,  LONDON,  ENG. 

^        B.  B.        °  Celebrated         ~        B.  B.        ° 

GENUINE  Brand  NO.  ONE 

WHITE  LEAD      B.  B.      WHITE  LEAD 

White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


For  samples  and  information  apply  to 


HENDERSON  &  POTTS 


Nova  Scotia  Paint  Works, 


Halifax,  N,S. 


Star  Cycle  Works 


Wolverhampton,  England. 


CYCLE  RACK  PATENTS  APPLIED  FOR. 

FOR  the  season  of  1894  these  celebrated  Cycles  will,  for  the  first  time,  be  obtain- 
able in  Canada.  Hitherto  the  entire  output  of  our  extensive  works  has  been 
taken  by  the  English  home  trade.  Large  additions  to  the  works  and  plant 
have  greatly  increased  our  facilities,  and  we  are  now  ready  to  supply  the  Canadian 
demand.  Due  consideration  has  been  given  to  the  importance  of  minimum  weight, 
but  we  are  not  prepared  to  risk  our  reputation  for  RELIABILITY  by  committing 
ourselves  to  an  extreme  course. 

We  have  adopted  a  larger  diameter  and  lighter  gauge  of  tubing  in  the  construction 
of  our  Frames  and  Handle  Bars,  improved  and  detachable  Brake-work,  further 
improvements  in  Ball  Head  and  Handle  Bar  adjustments,  Dust-Proof  Crank  Bracket 
and  Hubs,  a  narrow  Tread  in  conjunction  with  improved  Pedal  Attachment  and 
dished  Chain  Wheel,  special  patterns  in  Tubular  Seat  Pillar,  Foot  Rest,  Step,  Brake 
and  Steering  Lock;  all  chains  will  have  Hardened  Links  and  be  of  a  higher  class 
than  heretofore  ;  a  neater  and  more  effective  Chain  Adjustment  ;  Chain  Wheels 
specially  milled  to  secure  free  running  ;  Nuts  reduced  to  a  minimum  of  sizes,  with 
Box-Spanner  to  fit  same,  parts  interchangeable,  high  standard  of  finish  throughout. 

A.   A.   ALLAN   &  CO. 

51  Bay  Street.  Canadian  Agents,  TORONTO. 


CHINA    STEEL    WARE 

The  finest  decorated  Enamelled  Ware  made. 

Supplied   in    various   designs   for 

table  and  toilet  sets. 


PURITANA  IMPROVED  ENAMELLED  WARE 

Made  in  White,  Grey  Granite,  Cologne  Granite,  and  all  colors,  also  in  decorated 
Supplied    in   every   article   selling   in    Enamelled  goods. 

Imported  t  rough  the  General  Agents  for  Canada: 

PAINCHAUD,  SQUIRE  &  CO., 

Antwerp  (Belgium),  and   Montreal. 


WRITE 


the 


For  Latest 


Prices  on 


TORONTO   LEAD  &  COLOR  CO.,   Ltd. 

Pure  Lead 

Pure  Prepared  Paints 

and  Varnishes 
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saddles,    including   pack   saddletrees  ;    old 
tariff,  35  per  cent. 

Pitch  (pine)  and  pine  tar  in  packages  of 
not  less  than  15  gallons  each. 

Scrap  iron  and  scrap  steel,  old  and  fit 
only  to  be  re-manufactured,  being  part  or  re- 
covered from  any  vessel  wrecked  in  waters 
subject  to  the  jurisdiction  of  Canada. 

Soda  sulphate  of  crude  known  as  salt  cake, 
barilla  or  soda  ash,  caustic  soda,  silicate  of 
soda  in  crystals  or  in  solution,  bichromate 
of  soda,  nitrate  of  soda  or  cubic  nitre,  sal 
soda,  sulphide  of  sodium,  intrite  of  soda,  ar- 
seniate,  biarseniate,  chloride  and  stannate 
of  soda  ;  old  tariff,  nitrate  of  soda  20  per 
cent.,  caustic  soda  had  to  be  imported  in 
drums. 

Spelter  in  blocks  and  pigs. 
Spurs  and  stilts   used  in  the  manufacture 
of  earthenware. 

Steel  bolts  for  cream  separators. 
Steel  for  the  manufacture  of  files  when  im- 
ported by  file  manufacturers  for  use  in  their 
factories. 

Steel  of  No.  20  guage,  but  not  thinner 
than  No.  30  guage  to  be  used  in  the  manu- 
facture of  corset  steels,  clock  springs  and 
shoe  shanks,  and  flat  wire  of  steel  of  No.  16 
guage  or  thinner  to  be  used  in  the  manufac- 
ture of  crinoline  or  corset  wire  when  im- 
ported by  the  manufacturers  of  such  articles 
for  use  in  their  own  factories. 

Steel  rolled  rods  of  under  half  an  inch 
square,  when  imported  by  knob  or  lock 
manufacturers  or  cutters,  for  use  exclusively 
in  such  manufactures  in  their  own  factories. 
Steel  rails  weighing  not  less  than  40 
pounds  per  lineal  yard,  for  use  in  railway 
tracks. 

Steel  in  sheets  of  not  less  than  11  nor  over 
18  wire  guage,  and  costing  not  less  than  $75 
per  ton  of  2240  pounds,  when  imported  by 
manufacturers  of  shovels  and  spades  for  use 
exclusively  in  such  manufacture  in  their  own 
factories. 

Steel  for  saws  and  straw  cutters  cut  to 
shape,  but  not  further  manufactured. 

Steel  valued  at  2^c.  per  pound  and  up- 
wards for  use  in  the  manufacture  of  ska'es. 
Steel  of  No.  12  gauge  and  thinner,  but  not 
thinner  than  No.  80  gauge,  when  imported 
by  manufacturers  of  buckle  clasps  and  ice- 
creepers,  to  be  used  in  the  manufacture  of 
such  articles  only  in  th^ir  own  factories. 

Sulphate  of  iron  (copperas)  and  sulphate 
of  copper  (blue  vitriol). 

Tagging  metal,  plain,  japanned,  or  coated, 
in  coils,  not  over  1  %.  inches  in  width,  when 
imported  by  manufacturers  of  shoe  and  cor- 
set laces  for  use  in  their  factories. 

Tin  crystals,    tin  strip   waste,   and  tin  in 
blocks,  pigs,  bars,  and  sheet,  and  tin  plates, 
tin  foil,  and  tin  lead;   old  tariff,    tin   crystals 
20  per  cent.,  tea  lead  30  per  cent. 
Turpentine,  raw  or  crude. 
Ultramarine  blue,  dry  or  in  pulp. 
Varnish,  black  and  bright  for  ships  use. 
Verdigris  or  subacetate  of  copper,  dry. 
Whalebone,  manufactured. 
Whaling  or  whiting  or  whiteling  gilders, 
whiting  and  paris  white. 

Wire  rigging  for  ships  and  vessels. 
Wire,  crucible  cast  steel  ;  old  tariff,  free 
only  when   imported  by   manufacturers   of 
wire  rope  praws,  needles,  etc. 

Wire  or  iron  or  steel,  No.  13  and  14  guage, 
flattened  and  corrugated  when  used  in  con- 
nection with  the  machine  known  as  the  wire 
grip  machine  for  the  manufacture  of  boots, 


shoes  and  leather  belting,  when  imported  by 
manufacturers  of  such  articles  to  be  used 
for  these  purposes  only  in  their  own  fac- 
tories. 

Timber  sawn  or  sawed  and  timber  used 
for  ship  spars  and  in  building  wharves  ;  old 
tariff,  20  per  cent. 

Timber  squared  or  sided. 

Sawed  board  plank,  deal  and  other  lum- 
ber ;  old  tariff,  20  per  cent. 

Pine  clapboards  ;  old  tariff,  20  per  cent. 

Spruce  clapboards;  old  tariff  20  per  cent. 

Hubs  for  wheels,  posts,  last  blocks,  wagon 
blocks,  oar  blocks,  gun  Blocks,  heading,  and 
all  like  blocks  or  sticks,  rough,  hewn  or 
sawed  ;  old  tariff,  15  per  cent. 

Laths  ;  old  tariff,  25  per  cent. 

Pickets  and  palings  ;  old  tariff  25  per 
cent. 

Shingles ;  old  tariff  20  per  cent. 

S'aves  of  wood  of  all  kinds,  wood  un- 
manufactured. Provided  that  if  any  country 
shall  impose  a  duty  upon  the  articles  in  this 
schedule  enumerated,  or  any  of  them  when 
imported  into  such  country  from  Canada,  it 
shall  be  lawful  for  the  Governor-General-in- 
Council  from  time  to  time,  by  proclamation 
published  in  The  Canada  Gazette,  to  declare 
that  the  following  export  duties,  or  any  of 
them,  shall  be  chargeable  upon  logs  exported 
into  such  country  from  Canada,  viz.,  pine, 
Douglas  fir,  spruce  fir,  balsam,  cedar  and 
hemlock  logs,  not  exceeding  $3  per  1,000 
feet,  board  measure. 

In  case  of  the  export  of  any  of  the  above 
enumerated  logs  in  shorter  lengths  than  nine 
feet,  then  a  rate  per  cord  may  be  levied  in 
the  same  way  equivalent  to  the  above- 
enumerated  rate  per  thousand  feet  per  board 
measure. 

And  export  duty  shall  be  chargeable  ac- 
cordingly after  the  publication  of  such  pro- 
clamation. Provided  that  the  Governor- 
General-in-Council  may  by  proclamation 
published  in  this  manner  from  time  to  time 
remove  and  re-impose  such  export  duty. 

Lumber  and  timber  planks  and  boards  of 
amaranth,  cocobcral,  boxwood,  cherry, 
chestnut,  walnut,  gumvvood,  mahogany, 
pitch  pine,  rosewood,  sandalwood,  sycamore, 
Spanish  cedar,  0.1k,  hickory,  white  wood, 
African  teak,  black  heart  ebony,  lignum 
vitas,  red  cedar,  redwood,  satinwood  and 
white  ash,  when  not  otherwise  manufac- 
tured than  rough-sawn  or  split,  or  creosoted, 
vulcanized  or  treated  by  any  other  preserv- 
ing process. 

The  wood  of  the  persimmon  and  dogwood 
trees,  hickory  billets  and  hickory  lumber, 
sawn  to  shape  for  spokes  of  wheels,  but  not 
further  manufactured,  hickory  spokes  rough 
turned,  not  tenoned,  mitred,  throated,  faced, 
sized,  cut  to  length,  round,  tenoned,  or  pol- 
ished. 

Yellow  metal,  in  bolis,  bars,  and  for 
sheathing. 

Zinc  in  blocks,  pigs,  and  sheets,  and  zinc 
seamless  drawn  tubing;  old  tariff,  zinc 
seamless  drawn  tubing,  10  per  cent. 

Zinc,  chloride,  salts,  and  sulphate  of;  old 
tariff,  5  per  cent. 

THE  COMING  LIGHT. 

It  was  a  striking  achievement  when  Niko- 
la Tesla  caused  a  faint  glow  of  light,  due  to 
atmospheric  vibrations  set  up  by  alternating 
currents,  to  appear  in  a  dark  room.  He 
said  :  "  If  I  can  increase  the  atmospheric 
vibrations    say    1,000,000  or  10,000,000,000, 


I  can  produce  sunlight  in  this  room.  Of 
course,  I  can  increase  the  vibrations  by 
increasing  the  voltage.  I  can  make  the 
voltage  8,000,000  as  easily  as  800,000,  but  I 
am  not  readv  to  handle  8,000,000  volts  of 
electricity.  Currents  of  such  strength  would 
kill  everybody  in  the  room.  I  expect,  how- 
ever, to  learn  how  to  control  a  large  voltage. 
When  I  have  increased  the  atmospheric 
vibrations,  perhaps  a  thousand  times,  the 
phenomenon  will  be  no  longer  electricity  ;  it 
will  be  light.  I  am  satisfied  that  sunlight 
can  be  made  from  electricity  without  doing 
harm  to  anybody,  and  I  expect  to  discover 
how  it  can  be  done" 


HOCKEY  MEN  DINE. 

AFTER  the  match  on  Saturday  even, 
ing  the  Lucke  &  Mitchell  Hockey 
club  entertained  their  visitors,  the 
Coaticook  Hockey  club,  to  a  complimentary 
dinner  at  the  Grand  Central  Hotel.  Covers 
were  spread  for  about  35  persons.  The 
menu,  which  has  seldom,  if  ever,  been 
equalled  in  Sherbrooke,  both  in  regard  to 
the  viands  and  the  excellent  manner  in 
which  they  were  cooked  and  served,  reflects 
not  only  the  highest  credit  upon  the.  gentle- 
men who  had  charge  of  the  arrangements 
but  upon  Mr.  Gauthier,  the  new  manager  of 
this  popular  hostlery.  The  dining-room  was 
arranged  in  a  very  tasteful  manner,  with 
one  long  table  down  the  centre  and  the 
table  d'honneur  across  the  head.  The  decor- 
ations, which  consisted  of  choice  hot-house 
plants  and  flowers,  chiefly  palms,  were  sup- 
plied by  Messrs.  John  Milford  &  Son, 
florists,  of  this  city.  After  the  good  things 
had  been  discussed  to  the  satisfaction  of  all, 
}.  H.  Woodside,  president  of  the  Lucke 
&  Mitchell  club,  who  occupied  the  chair, 
proposed  in  a  very  neat  and  friendly  speech 
the  health  of  the  visitors.  The*toast  was 
responded  to  by  Mr.  Lovell,  the  president  of 
the  Coaticook  club,  in  a  very  happy  manner. 
Other  toasts  brought  replies  from  repre- 
sentatives of  the  different  athletic  organiz- 
ations of  the  city.  The  toast  "  Our  Hosts," 
was  ably  and  fluently  replied  to  by  Col. 
Lucke  and  Mr.  Mitchell,  who  are  the  honor- 
ary presidents  of  the  club,  as  well  as  by 
Capt.  Somers.  The  proceedings  of  this 
most  pleasant  and  successful  affair  were 
brought  to  a  close  about  midnight  by  the 
singing  of  "  Auld  Lang  Syne  "  and  "  God 
Save  the  Queen." — Gazette,  Montreal. 


The  Ontario  Tack  Co, 

Manufacturers  of 

Wire  Nails 

TAGKS,  SHOE  NAILS,  ETC. 


Hamilton. 


Ontario. 
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[Importers,  wholesale  merchants  and  manufacturers 
should  send  any  items  intended  for  this  department  so 
that  they  may  reach  the  head  office  not  later  than  Wed- 
nesday morning.  The  editor  will  alway9  welcome  such 
information.] 

IT  is  an  assured  fact  that  the  Fraser  is  to 
be  spanned  by  a  steel  structure  at  New 
Westminster  costing  a  half  million  dol- 
lars. The  Government  guarantees  the  in- 
terest. This,  in  conjunction  with  railroad 
connections,  will  open  farming  land  of  great 
richness. 

The  exports  of  British  iron  and  steel  dur- 
ing January  showed  a  falling  off  of  18  per 
cent,  over  the  exports  of  January,  1893. 

It  is  expected  that  the  binder  twine  fac- 
tory in  connection  with  the  Kingston  peni- 
tentiary will  be  in  operation  by  April  1st. 

These  have  been  elected  officers  of  the 
Moosejaw  Board  of  Trade :  W.  W.  Bole, 
president ;  T.  W.  Robinson,  first  vice- 
president  ;  S.  N.  De  P.  Gunn,  secretary- 
treasurer. 

At  Morris,  the  other  night,  Chisholm  & 
McKenzie's  general  store  and  Dr.  Carscal- 
len's  drug  store  were  totally  destroyed  by 
fire.  The  losses  and  insurances  are  not 
given. 

The  Canadian  Board  of  Fire  Underwriters 
will  petition  the  Government  to  empower 
magistrates  and  fire  coroners  to  compel 
witnesses  to  give  evidence  under  oath 
regarding  losses. 

Ls  Prix  Courant  is  out  in  special  form, 
and  the  publishers  are  to  be  congratulated. 
The  cover  is  nicely  lithographed,  and  the 
letterpress  is  excellent.  In  a  word,  the 
number  is  as  interesting  as  it  is  pretty. 

Edison  has  perfected  his  latest  invention, 
the  kinetescope,  an  instrument  by  which  a 
series  of  pictures  can  be  rapidly  taken  of  a 
person  or  object  in  motion,  in  what  is  prac- 
tically a  single  picture.     He  has  taken  some 


perfect  plates  with  this  apparatus,  which 
promises  to  mark  a  new  era  in  photography. 
T.  H.  McKenzie,  inspector  of  weights 
and  measures,  Hamilton,  has  been  super- 
annuated. The  salary  attached  to  the 
position  is  $1,400.  Rumor  has  it  that  A. 
T.  Freed,  editor  of  the  Spectator,  is  the 
lucky  appointee. 

The  English  Board  of  Trade  returns  for 
February  show  that  the  imports  were  nearly 
^34,000,000,  an  increase  of  ^4,000,000  over 
the  same  month  last  year.  The  exports  were 
,£17,500,000,  or  an  increase  of  ,£500,000  over 
the  same  period  last  year. 

The  Hudson's  Bay  Co.  celebrated  Easter 
by  presenting  every  fifth  and  tenth  customer 
with  a  pot  of  calla  lilies  or  daffodils,  in  full 
bloom.  The  stores  resembled  a  large  con- 
servatory till  the  Easter  flowers  were  sent 
home  as  Easter  gifts  to  the  fortunate  "  fifths 
and  tenths."— Free  Press,  Winnipeg. 

The  Sherbrooke  Board  of  Trade  has 
elected  the  following  officers  :  President,  A. 
W.  Olivier  ;  vice-president,  J.  S.  Mitchell  ; 
council,  D.  O.  E.  Denault,  S.  W.  Jenckes 
Wm.  Farwell,  W.  B.  Neil,  N.  T.  Dussault, 
D.  McManamy,  G.  A.  Lebaron,  W.  R. 
Webster,  W.  S.  Dresser,  W.  E.  Paton. 

Following  are  the  proportional  rates 
agreed  upon  at  Montreal  by  the  lines  in- 
terested in  Canadian-American  traffic  over 
the  lakes  to  apply  on  merchandise  and  car- 
load freight  from  Duluth  and  Port  Arthur  to 
Winnipeg  :  First,  93c;  second,  79c;  third, 
65c;  fourth,  56c;  fifth,  47c;  sixth,  45c.;. 
seventh,  35c;  eighth,  35c;  tenth,  27c.  The 
ninth  class  is  reserved  for  livs  stock. 

Pneumatic  tired  wheels  of  ordinary  sizes, 
remarks  an  exchange,  are  now  made  for  use 
on  various  kinds  of  vehicles.  The  first  ve- 
hicle so  equipped  appeared  in  Dublin  in  the 
fall  of  1893 — a  brougham  and  jaunting  car. 
The  tires  of  the  brougham  were  three  inches 
in  diameter.  A  jaunting  car  with  pneu- 
matic tires  made  in  New  York  has  tires 
three  and  a  half  inches  in  diameter,  which 
do  not  look  at  all  out  of  place  on  a  vehicle 
of  that  weight  or  description.     These  tires 


are  inflated  at  a  pressure  of  100  pounds  to 
the  square  inch.  There  has  been  running 
in  the  city  since  March  2  of  the  present  year 
a  runabout  equipped  with  pnejmatic  tires. 
Pneumatic  tires  for  the  various  kinds  of  ve- 
hicles vary  in  size,  weight,  and  cost  accord- 
ing to  the  weight  to  be  carried  on  them.- 
The  tires  for  the  runabout  just  mentioned 
cost  $72  ;  tires  for  a  brougham  would  be 
much  more  costly.  They  are  essentially  a 
luxury.  Invalid  chairs  have  been  equipped 
with  them,  and  there  has  just  been  ordered 
;n  this  city  an  ambulance  with  pneumatic 
tired  wheels. 


A  SURE  "  CATCHER." 

K RICK'S  Dandy  Rat  Trap  of  which  we 
now  give  an  excellent  illustration  is 
being  supplied  to  the  trade  by  H.  S.' 
Howland,  Sons  &  Co.,  Toronto.  It  is  a. 
platform  trap  •  the  animal  does  not  have  to 
pull  a  bait  to  be  caught.  When  set  at  the 
hole  or  in  runways  the  rodent  cannot  pass 
without  being  caught.  The  toothed  base 
gives  it  better  holding  properties  than  any 


DANDY  TRAP 
other  trap.  Being  made  of  malleable  iron  - 
it  cannot  warp,  split  or  ret  as  other  bait 
traps  do.  The  strike  wire  can  be  made 
stronger  at  any  time  by  throwing  ends  of 
wire  out  of  seats  and  bending  them  short 
backward  near  the  coils.  The  animal,  when 
caught,  can  be  dumped  without  touching 
with  the  hands  by  throwing  the  ends  of  bait 
wire  out  of  seats. 


No.  223. 


No.  234. 


I 


N  calling  attention  to  the  above  OIL  STOVES  we  would  sav  that  thev  are  manufac- 
tured in  Germany  and  are  sold  very  extensively  all  over  Europe.  We  received  a 
sample  lot  early  this  season,  which  we  sold  out  at  once  owing  to  their  neat  appearance  and 
good  quality.  They  have  glass  detachable  fonts.  Orders  taken  for  delivery  May  1st. 
Send  for  prices  and  discounts. 

THOS.   DAVIDSON   &   CO. 


No.  228. 


MONTREAL. 
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MONTREAL  MARKETS. 

Montreal,  Mar.  30,  1894. 

The  long  awaited  Budget  has  been  brought 
dowu  at  last,  and  with  one  or  two  excep- 
tions the  changes  are  not  calculated  to  effect 
any  radical  change  in  the  position  of  values 
on  hardware.  At  the  time  of  writing  the 
trade  have  hardly  had  time  to  thoroughly 
digest  the  new  schedule,  so  that  matters 
this  week  are  in  a  transition  state.  Besides 
the  authorities  at  the  Customs  House  are 
still  working  on  the  old  tariff,  subject  to  a 
refund  which,  of  couise,  has  its  drawbacks. 
By  next  week,  however,  merchants  expect  to 
be  settled  down  to  the  new  position  of 
affairs  and  generally  seem  to  be  satisfied 
with  the  changes,  the  only  really  radical  ones 
in  hardware  being  those  affecting  sandpaper 
and  enamelled  ware,  which  certainly  look 
like  a  reduction  in  prices.  The  actual  trade 
movement  in  the  meantime  is  not  large, 
although  .same  fair  orders  are  coming  in, 
but  summer  freights  come  into  force  on 
Monday  next,  and  this  means  an  increased 
movement.  Payments  continue  much  the 
same  as  they  were. 

Wire — The  change  in  the  wire  duties 
from  15  to  10  and  25  to  15  per  cent,  is  ex- 
pected to  lead  to  some  alteration  in  the 
basis  of  prices,  but  at  the  time  of  writing 
makers  have  hardly  had  time  to  decide. 

ROPE — Businesscontinues  quietand  prices 
are  unchanged.  We  quote  :  Sisa',  7^c.  for 
7-16  in.  and  upwards,  and  8^c.  for  smaller  ; 
pure  manilla,  10c.  for  7-16  and  upwards,  and 
io^c.  for  smaller  sizes  ;    deep  sea  line,  15c. 

Cutlery — There  has  been  a  fair  jobbing 
movement  in  both  table  and  pocket  cutlery. 
The  new  tariff,  as  far  as  can  be  seen  at  pre- 
sent, is  not  likely  to  lead  to  any  change  in 
this  line. 

Nails — The  changes  in  the  schedule  on 
these  has  not  been  of  a  radical  nature,  and 


the  trade  are  hardly  prepared  to  say  yet 
whether  there  will  be  any  change  in  the  list 
of  prices. 

Bolts,  Nuts,  Etc.— The  fair  movement 
that  we  have  noted  all  along  in  these  con- 
tinues. 

Chain — Continues  quiet  and  dull. 

Horseshoes — Remarks  regarding  nails 
apply  to  these.  Business  in  them  has  been 
nil. 

Ware — The  change  in  the  tariff  schedule 
is  expected  to  have  some  effect  on  common 
iron  and  enamelled  and  agate  ware,  but 
what  they  will  be  is  not  known  yet. 

Sporting  Goods — There  has  been  a  fair 
movement  in  guns  but  ammunition  keeps 
quiet. 

TOOLS — Carpenters'  tools  of  all  kinds 
continue  active. 

Plumbers'  Supplies,  Etc.— Business  in 
these  is  still. 

Iron  Pipe — The  duty  is  reduced  $10  per 
ton,  which  should  naturally  lead  to  shading, 
but  whether  it  will  or  no  remains  to  be  seen. 
Business  has  been  very  quiet. 

Naval  Stores — A  fair  average  business 
has  been  doing  in  naval  stores,  prices  are 
unchanged.  We  quote  :  Turpentine,  49  to 
50c;  resins,  $2.50  to  $5,  as  to  brand  ;  coal 
tar,  $3  25  to  $3.75  ;  cotton  waste,  5>£c.  for 
colored,  and  7  to  10c.  for  white  ;  oakum,  1)4. 
to  7^c. ;  and  cotton  oakum,  10  to  12c. 
METALS. 

The  heavy  iron  and  metal  market  has 
ruled  quiet.  The  only  change  in  prices  to 
note  is  the  reduction  of  25c.  in  spelter,  it 
now  being  quoted  at  $4.25  to  $4.50.  Ingot 
copper,  sheet  iron  and  iron  tubing  will  pro- 
bably be  reduced,  owing  to  the  change  in 
the  tariff,  but  it  is  not  expected  to  any  great 
extent.  Stocks  of  everything  are  light,  and 
in  lines  where  the  duties  have  been  reduced 
holders  will  be  able  to  dispose  of  their 
stocks  without  any  material  loss.  The  pros- 
pects for  trade  this  season  are  more  favor- 


able now  than  they  have  been  for  some  time, 
owing  to  the  fact  that  jobbers  and  country 
store  dealers  have  made  a  good  clearance 
of  their  supplies,  and  when  the  reduction  in 
railway  freight  goes  into  force  on  Monday 
next  there  will  be  an  expansion  in  the  ship- 
ments of  all  kinds  of  heavy  materials.  The 
pig  iron  market  ruled  quiet.  The  changes 
in  the  schedule  are  not  radical,  but  it  is  ex- 
pected that  the  bounty  on  puddled  bars  will 
lead  to  an  increased  consumption  of  domes- 
tic pig.  Business  here  has  been  very  small 
this  week.  We  quote  ex  store  :  Summer- 
lee,  $19  to  $19,150  ;  Eghnton,  $18  to  $18.25  J 
Carnbroe,  $18,  and  Nova  Scotia  brands, 
$16.75  t0  $17- 

Bar  Iron — The  change  in  the  duty  on 
bar  iron  is  not  expected  to  have  any  ma- 
terial effect  in  values.  Business  during  the 
week  has  been  very  small,  but  now  that  the 
uncertainty  is  over  it  will  very  likely  increase 
as  supplies  must  be  wanted. 

Sheet  Iron — Some  reduction  in  the  price 
of  this  is  expected  in  consequence  of  tariff 
changes,  but  at  thetimeof  writingno  change 
is  to  note.  Black  sheets  are  $2.40  to  $2.60, 
and  common  $2.25  to  $2.40  ;  Russian  sheet 
iron  10^  to  uc. 

Hoops  and  Bands — Business  has  been 
very  quiet,  while  prices  remain  at  $2.30  to 
$2.35- 

Steel — There  is  no  change  in  steel  which 
we  quote  :  Best  cast  steel  \o%  to  12c;  sleigh 
shoe,  $2.40;  spring,  $2.50;  tire,  $2.50  to 
$2.75,  and  round  machinery  steel,  $3. 

Galvanized  Sheets— Business  has  been 
moderate  and  there  is  no  change  to  mention 
nor  none  is  expected.  We  quote  :  \%  to 
5c.  for  ordinary  brands  ;  Morewood,  6  to 
6Xc  ;  tinned  sheets,  coke,  No.  24,  6  to 
6Xc;  No.  26,  6%  to  6%"c,  and  the  usual 
extra  for  larger  sizes. 

Tin  Plate — Some  very  low  offers  have 
been  made  on  coke  tin  plate  for  spring  im- 
portation, but  we  quote  prices  unchanged, 
cokes,  $3  to  $3 .20  and  charcoal,  $3.50  to  $4. 

Canada  Plate — Some  sales  have  been 
put  through  of  small  lots  at  our  prices.  We 
quote  $2.40  to  $2.45. 

Terne  Plates — Quiet  and  nominal  at 
$7  to  $7.25. 


TARIFF  GRANGE 


Changes  in  the  Tariff  will  have  the  effect  of  reducing  the  price  of  Galvanized  Iron,  Sheet 
Iron,  Canada  Plates,  etc.,  but  as  Tin  Plates  were  already  on  the  free  list  the  prices  of  Tinware 
will  not  necessarily  be  affected. 

All  articles  of  our  manufacture,  however,  which  are  affected  by  the  change  in  duties,  will  be 
reduced  to  correspond,  and  our  customers  may  depend  on  our  giving  them  the  full  benefit  of 
the  change 

We  are  in  a  position  to  meet  competition   in  all  lines,  and  will  be  glad  to  quote  on  application. 

McClary  Manufacturing  Company 

The   largest   makers   of   Stoves,    Ranges   and    House    Furnishings    in    Greater    Britain. 
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(^larkson 


ACCOUNTANTS 


Established  1864, 


26  Wellington  St-  East,  TORONTO 


Gas,  Electric, 
Combination 


A  select  stock  of 

Gas  and 
Electric 

CLOBES 


always 
on  hand 


JAS.  BARWELL,  %%  Toronto 

Drawings  and  prices  on  application. 
The  trade  supplied. 


SS.  SMOKELESS  POWDER 


Is  the  best;  it  does 
notcontain  any  nitro 
glycerine,  and  is  not 
affected  by  the  heat  or  cold.  It  is  made  by  the  Smokeless  Powder  Company,  Limited, 
Dashwood  House,  New  Broad  Street,  London,  E.  C.  Works,  "  Barwick  Herts."  It 
is  used  by  sportsmen  all  over  the  Dominion.     One  firm  in  New  York  have  purchased 

;  JAMES  DARLING  &  CO. 

429  Board  of  Trade  Building 

Send  for  Price  List.  MONTREAL,  Agents. 


kept  at  Montreal. 


PAKIS  GKEEfi  Iikes  a  Tumble. 

Buy  it  at   your   own   figures.        Combination    prices    broken. 
What  caused  it  ?  —  Read  below  : 

A  BONANZA  FOR  DEALERS     — 

Church's  Potato  Bug  Finish 

READY  FOR  USE  DRY     Sg,B!Sffi° 

Sticks  to  vines  and  finishes  the  whole  crop  of  Potato  Bugs  with  one 

application.     Also   kills   Curculio   and   Tobacco   Worm.     The 

only  safe  way  to  use  a  strong  poison.     Cheap. 


NO  MORE  WATERY  POTATOES 

WORTH  ITS  COST  AS  A  FERTILIZER 

DOES  NOT  INJURE  THE  VINES 

WAIT  FOR  OUR  TRAVELERS,  WHO  WILL  TELL  YOU  ALL  ABOUT  IT 

Sole 
Manufacturers. 


Alabastine  Company,  Paris, 


HILL  &  FORBES,  327  ST.  JAMES  ST.,  MONTREAL:    Agents  for  the  Province  of  Quebec. 


.  &  L  SAMUEL,  BENJA 


SCO, 


26,   28,   30   Front  St.   West,  TORONTO 

Pm/^t  tou    M^tt^t^.     SAMUEL,  SONS  &  BENJAMIN 
JrViNlCjrl^l^-tl     nUUbb.      164  Fenchurch  St.,  London,  E.  C. 


Sole  Agents  for  the 


Double  Truss 
11^  Cornice  Brake. 

Write  for  Circulars  and  Quotations. 


14 


HARDWARE 


MONTREAL  MARKETS— Continued. 

Copper — The  change  in  the  tariff  is  ex- 
pected to  lead  to  some  reduction  in  ingot 
copper,  but  at  present  quotations  are  the 
same,  io>6  to  iojsjfc. 

Tin — There  is  no  change  in  tin,  which  has 
ruled  dull  at  18  to  19c. 

Spelter — There  has   been  a  decline  in 
spelter  of  25c,  and  business  is  dull  at  $4.25 
to  $4.50. 
Antimony — Featureless,  at  10X  to  12c. 
Lead — Quiet  and  unchanged  ;   pig  $2.75 
to  $3;  sheet,  $4  to  $4.25. 

Sheet  Zinc — Dull  and  unchanged  at  $5 
to  $5.25. 

Cement — The  cement  market  has  been 
fairly  active,  some  round  lots  moving  for 
Western  account  at  $2.05  to  $2.15.  So  far 
this  season  we  do  not  hear  of  any  orders 
being  placed  by  importers  on  the  other  side, 
which  is  said  to  be  due  to  the  heavy  stock 
here  and  the  higher  rates  of  freight  which 
are  being  asked.  On  spot  we  quote  :  Eng- 
lish, $2.05  to  $2.15,  and  Belgium  $1.90  to 
$2.10  per  barrel.  The  demand  for  firebricks 
continues  fair  and  values  are  steady  at  $18,50 
to  $22.50  per  1,000  as  to  brand 

PAINTS  AND  OILS. 
A  fair  amount  of  orders  are  coming  in 
for  shipment  next  week  for  leads,  paints, 
varnishes,  etc.  Choice  brands  of  white  lead, 
government  standard,  $4  75  to  $5.00  ;  No.  1, 
$4.50  ;  No.  2,  $4.25  ;  No.  3,  $4.00  ;  No. 
4,  $4.00;  dry  white  lead,  4^c. ;  red  lead,  pure, 
4#c;  No.  1,  4c. ;  zinc  white,  pure,  $7.25; 
No.  1,  $6.25;  No.  2,  $5.25;  linseed  oil,  round 
lots,  raw,  59c,  boiled,  62c;  steam  refined 
seal  oil,  46  to  47c. 

GLASS. 
There  is  no  change  in  glass.     We  quote  : 
$1.25  for  first  break  ;    $1.30  second  break, 
per    50    feet  ;    $325    for    first    break    per 
100  feet  ;  putty  in  bulk,  $1.85. 

PETROLEUM. 
This  line  has  ruled  quiet.     Canadian  re- 
fined at  1 1  %c.  in  shed  at  Montreal,  for  round 
lots,  and  12c.  for  small  quantities.     Ameri- 
can  petroleum,   16c.  in  car  lots,    \byic.    in 
10-barrel  lots,  i6^c.   in  five-barrel  lots,  and 
I7XC-  f°r  single  barrels,  net  cash  ;  American 
benzine,  23  to  25c  ;  Canadian  benzine,  ioj^c. 
Petrolea;   12  'Ac.  Montreal. 
HIDES. 
The  feature  in  the  hide  market  since  our 
last  has  been  an   advance  of  yic.  on  green 
butchers'  hides.    Steers'  are  also  %c.  higher, 
dealers    paying    5    10    5>^c.,   and   selling  at 
S'Ac. 

TALLOW. 
A   fair   business   is  doing  in   tallow  in  a 
small  way  at  6X  t0  7C- 

"WOOL. 
The  wool  market  has  not  had  time  to  di- 
gest the  tariff  changes  yet.      In  the  mean- 
time it  is  impossible  to  quote. 

MONTREAL    TRADE    NOTES. 

W.  H.  Cottingh  im  &  Co.  ask  the  trade  to 
send  for  their  illustrated  catalogue  of  the 
goods  they  are  offering.  Buyers  will  be 
sure  to  see  something  they  want  in  it. 

H.  McLaren  &  Co.  have  been  filling  quite 
a  large  lot  of  orders  for  steel  clad  baths 
recently. 

A.  C.  Leslie  &  Co.  report  a  number  of 
import  orders  for  the  lines  of  tin  and  gal- 
vanized plates  that  they  handle. 

James  Crathern,  trading  as  Crathern  & 
Caverhill,  has  filed  a  petition  asking  for  a 


winding-up  order  for  the  Wm.  Johnson  & 
Son's  Co.,  Ltd.,  on  the  ground  that  the  said 
company  is  insolvent.  A  contestation  was 
fyled  by  the  company.  The  case  was 
brought  before  Judge  Doherty,  who  granted 
two  days'  delay  to  admit  of  an  answer  being 
fyled. 

Painchaud,  Squire  &  Co.  have  placed  a 
number  of  orders  for  Puritana  enamelled 
ware.     These  goods  are  selling  well. 

Spelter  has  declined  25c.  since  our  last 
report. 

Some  5,000  casks  of  cement  have  been 
taken  on  western  account  for  spring  import- 
ation this  week. 

Cutting  on  white  lead  is  reported.  This 
is  the  natural  result  of  the  dissolution  of  the 
association. 

Green  butchers'  hides  have  sold  at  an  ad- 
vance of  a  }4c.  during  the  past  week. 

Seal  oil  has  an  easier  tone,  holders  offer- 
ing more  freely  in  consequence  of  the  expec- 
tation of  a  large  catch  this  season. 


TORONTO    MARKETS. 

Toronto,  March  30,  1894. 

HARDWARE. 

THE  improved  condition  of  trade  pre- 
viously noted  has  been  maintained 
the  past  week,  and  now  that  the 
tariff  changes  have  been  announced,  a  more 
settled  feeling  is  apparent,  and  those  who 
have  been  holding  off  in  anticipation  of  that 
event  may  now  be  expected  to  become  freer 
buyers.  Business  in  wire  is  particularly 
active,  and  a  good  business  is  reported  in 
rope.  In  nails,  business  has  not  been  as  ac- 
tive as  it  was.  Green  wire  cloth  is  beginning 
to  move  alittle,andan  improvement  is  shown 
in  tacks.  Ware  shows  some  satisfactory 
developments  this  week,  and  enquiries  are 
beginning  to  be  heard  for  spr  rting  goods. 
Business  in  plumbers'  supplies  shows  a 
noticeable  improvement,  and  much  the 
same  may  be  said  in  regard  to  builders' 
supplies  for  the  country  trade.  Spades, 
shovels  and  harvest  tools  are  going  out 
more  freely.  Payments  continue  to  show 
slight  improvement.  The  iron  and  nail 
manufacturers  are  meeting  in  Montreal  this 
week  to  consider  the  effect  of  the  tariff 
changes  on  prices,  and  it  is  likely  lower 
prices  will  be  ordered. 

Wire — Business  in  this  line  is  booming, 
large  orders  going  out  daily.  Barbed  wire, 
as  well  as  plain  twist,  is  also  in  good  de- 
mand. Tinners'  wire  is  moving  briskly,  but 
orders  in  this  particular  are,  of  course,  not 
large. 

Rope— Is  going  out  freely,  although  the 
larger  shipments  will  not  go  forward  for  a 
few  weeks,  when  summer  freight  rates  will 
be  in  force.  Prices  are  unchanged,  at  7% 
to  8c.  for  sisal  and  9^  to  10c.  for  manilla. 

Cutlery — Still  a  fair  business  doing, 
principally  in  "pockets." 

Nails — Cut  and  wire  nails  have  not  been 
going  out  as  well,    although  a  few  good  or- 
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ders  have  been  received  from  the  Northwest. 
Carload  shipments  will  be  made  within  a 
few  days. 

Green  Wire  Cloth — Afew  dealefshave 
instructed  jobbers  to  forward  their  lots  or- 
dered, but  the  bulk  of  the  trade  is  yet  to  be 
done.  Prices  unchanged  at  $1.85  to  $1.90 
per  100  square  feet. 

Screen  Doors  and  Windows — Are  go- 
ing out,  but  the  larger  orders  will  not  go 
forward  till  next  month. 

Tacks — Business  has  improved,  freer  or- 
ders being  reported  in  this  line. 

Chain — Coil  chain  is  in  good  demand, 
and  the  orders  are  now  more  for  general  as- 
sortments of  sizes  instead  of  the  larger  sizes 
only,  as  was  the  case  before. 

Horseshoes — There  is  a  steady  demand 
but  it  is  only  for  small  shipments.  Prices 
unchanged  at  $3  80  Toronto  and  $3.85  Lon- 
don. 

Ware — Peerless,  Eclipse  and  onyx  wares 
are  in  good  demand,  and  considerable  im- 
provement has  developed  in  blue  and  white 
ware. 

Lawn  Mowers— Quite  a  number  of  or- 
ders are  entered  in  the  books,  but  it  is  yet 
rather  early  to  make  shipments  and  business 
in  this  line  therefore  shows  no  improvement 
as  yet. 

Sporting  Goods — Enquiries  are  coming 
in  more  freely,  but  orders  are  slow. 

Plumbers'  Supplies— Quite  a  noticeable 
improvement  has  taken  place,  both  on 
country  and  city  account.  There  is,  how- 
ever, plenty  of  room  for  further  development 
in  this  particular  line. 

Iron  Pipe  —Is  in  steady  demand  at  from 
65  to  67X  per  cent.,  according  to  sizes  and 
quantities. 

Builders'  Supplies — Country  fade  is  a 
good  deal  better  ;  city  trade  shows  only 
slight  improvement. 

Milk  Can  Trimmings— These  are  still 
in  demand,  although  the  majority  of  orders 
have  been  shipped.  The  volume  of  trade  in 
this  particular  line  does  not  appear  to  have 
been  as  good  as  that  of  a  year  ago. 

Tools — Spades  and  shovels  are  going  out 
freely.  The  same  applies  to  harvest  tools. 
Stocks  in  the  latter  line  are  not  yet  complete. 
Manufacturers  are  doing  their  best,  however, 
to  fill  orders  they  have  on  hand,  but  they 
find  it  almost  impossible  to  make  shipments 
fast  enough. 

Hinges — Trade  is  pretty  lively,  but  the 
larger  shipments  will  not  go  forward  for  a 
few  weeks,  as  hinges  are  generally  included 
in  heavy  hardware  and  are  therefore  affected 
by  heavy  freights. 
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MA  RKETS. — Continued 

Bird  Cages — Considerable  improvement 
is  noted.  Quite  a  number  of  orders  for 
case  lots  have  been  received.  Dealers 
throughout  the  country  find  it  more  advant- 
ageous to  purchase  bird  cages  in  cases,  the 
risk  of  damage  while  in  transit  being  re- 
duced thereby. 

Fire  Brick — Demand  fair  and  prices 
unchanged  at  $■$■$  to  $36  for  the  better 
brands. 

METALS. 

Trade  in  metals  is  active  with  one  or  two 
exceptions.  Ingot  copper  shows  decided 
improvement. 

Pig  Iron — Much  as  before,  with  prices 
nominally  unchanged.  We  quote  :  Summer- 
lee,  $21  to  $21.  so  ;  Carnbroe,  $20  to  $20,150  ; 
Siemen's,  $18.75  to  $19. 

Rogers,  Brown  &  Co.,  Buffalo,  report  the 
Toronto  market  for  American  pig  iron  as 
follows  :  Consumption  is  without  doubt  in- 
creasing. Offers  are  more  freely  given  and 
just  as  freely  taken.  In  consequence  the 
market  continues  weak.  We  quote  for  cash 
f.o.b.,  Toronto,  in  bond  :  No.  iX  foundry 
strong  coke  iron,  Lake  Superior  ore,  $13.30; 
No.  2  X  foundry  strong  coke  iron,  Lake 
Superior  ore,  $12.80;  Jackson  County  silver, 
No.  1,  $16.80  to  $18.30;  Lake  Superior  char- 
coal, $15.80  ;  Southern  soft,  No.  1,  $12.60  ; 
Southern  soft,  No.  2,  $12.10. 

Bar  Iron — There  is  very  little  doing. 
Prices  ruling  are  still  $1.85  to  $1.90. 

Sheet  Iron — There  is  nothing  to  note 
beyond  the  tact  that  the  demand  is  steady 
and  prices  unchanged  at  $2.32X  to  $2.78 
per  100  pounds. 

Galvanized  Iron — While  stocks  are 
not  heavy,  the  assortment  of  sizes  and 
gauges  is  pretty  complete.  Business  during 
the  past  week  has  been  good, -and  import 
orders  are  being  continually  delivered  to 
pariies  who  had  placed  early  orders.  Prices 
are  unchanged  at  4X  to  5c.  for  28  gauge. 

Ingot  Tin— Trade  in  this  article  keeps 
up  exceptionally  well  in  Lamb-and-Flag  and 
Siraits  at  19  to  20c.  Prices  have  not  been 
shaded  to  any  extent  during  the  past  week. 
Some  large  quantities  have  been  sent  for- 
ward. 

Ingot  Copper — Has  shown  decided  im- 
provement during  the  week.  A  number  of 
large  orders  have  been  booked  and  some 
good  shipments  have  been  made  from  stock. 
Stocks  are  not  heavy.  Prices  are  unchanged 
at  ii%"  to  12c.  for  ton  lots  and  ]/zz.  txtrafor 
small  lots. 

Sheet  Copper— Shipments  from  stock 
have  not  been  quite  as  good,  but  a  number 
of  import  lots  are  being  delivered  as  well  as 
some  fresh  being  booked.  Prices  are  un- 
changed at  15  to  17c.  per  pound. 

Zinc  Spelter — Seems  to  be  a  drug  on 
the  market,  most  of  the  factories  using  this 
article  being  at  the  moment  closed  down. 
Prices  are  the  same  as   last  week,  imported 


having  a  call  of  %c.  over  domestic.  We 
quote  :  Domestic,  4%  to  4f6c. ;  foreign, 4%. 
t0  4^c. 

Tin  Plates — Are  going  out  lively.  Job- 
bers were  short  of  some  sizes  during  the 
past  two  weeks,  but  recent  arrivals  have 
again  made  stocks  complete.  We  quote  : 
I.  C  ,  best  grades,  $3.75  to  $3.85.  Cheaper 
grades  have  been  shaded  25c. 

Sheet  Zinc  — Very  little  doing,  it  not 
being  the  regular  season.  Prices  unchanged 
at  5X  to  5^c. 

Boiler  Tubes — Trade  is  practically  at  a 
standstill  on  account  of  the  tariff  changes 
and  quotations  nominal.  We  quote  :  1% 
inch,  8c.  ;  2  inch,  9c;  2%  inch,  10c;  2% 
inch,  io^c;  3  inch,  \2%c;  3%  inch,  16c; 
4  inch,  2ic. 

Sheet  Steel — Trade  is  quiet  and  prices 
unchanged.  We  quote  base  price  :  English, 
$2.25  for  plates  and  $2.40  for  heads;  Ameri- 
can, $2.10  for  plates  and  $2.35  for  heads. 

Corrugated  Iron — Business  is  rather 
better  than  is  usual  at  this  time  of  the  year. 
We  quote  per  square  :  "Owl"  brand  from 
genuine  steel  plates,  zinc  coated,  $4.25  per 
square;  painted  steel,  same  brand,  $3.75, 
according  to  gauge. 

Terne  Plates— There  has  been  more 
business  doing  in  this  line  during  the  past 
two  weeks  than  any  time  during  the  past 
four  months. 

Hoops  and  Bands— Business  has  drop- 
ped off  to  a  notable  extent  during  the  past 
week,  but  there  is  still  a  steady  demand  for 
small  quantities.  Stocks  held  are  on  the 
heavy  side.  Prices  are  unchanged  at  $2.45 
to  $2.50. 

Canada  Plates— There  is  very  little 
doing,  although  a  number  of  import  orders 
have  been  booked  this  week  for  prompt 
shipment.  There  is  very  little  of  all  dull  or 
all  bright  on  the  market,  stocks  being  nearly 
altogether  in  half-polished.  We  quote  as 
before  :  All  dull,  $2.60  to  $2.65  ;  half- 
polished,  $2.65  to  $2.75  ;  and  all  bright, 
$2.90. 

Solder — Is  in  better  demand,  fair  quan- 
tities being  called  for  in  nearly  every  order. 
Prices  have  been  shaded  in  some  instances 
%c.  per  pound  on  figures  named  last  week. 
We  now  quote  13K  to  I5>£c.,  according  to 
quantity. 

Pig  Lead — There  have  been  some  good 
orders  booked  during  the  week,  although 
shipments  from  stock  have  not  been  quite 
so  numerous  as  previous  week.  Prices  re- 
main virtually  unchanged  at  2%  to  3c. 

Antimony— The  stock  of  Cookson's  is 
exhausted,  but  fresh  arrivals  are  expected 
within  the  next  ten  days.  There  have  been 
some  good  shipments  of  ordinary  brands,  of 
which  fair  stocks  are  on  hand.  Prices  are 
unchanged  at  11  to  MAC- 
PAINTS AND  OILS. 

Business  is  fairly  good,  while  the  prospects 
are  brighter.  White  lead  lsquiet  and  prices 
irregular  on  account  of  the  cutting  that  has 
prevailed  since  the  dissolution  of  the  asso- 


ciation. Most  jobbers  are  trying  to  get  4^c. 
per  lb.,  while  others  are  selling  %c.  less.  In 
consequence  of  this  unsettled  condition  of 
affairs  the  trade  seem  afraid  to  buy.  Lin- 
seed oil  is  in  moderate  demand  only,  but  an 
improvement  is  anticipated.  On  account  of 
the  change  in  the  tariff,  prices  are  likely  to 
go  lower.  At  present  we  quote  58>£c.  for 
raw  and6ij£c.  for  boiled,  Toronto,  Hamil- 
ton, London,  Gueiph,  with  2c.  added  for 
delivery  at  outside  points.  Demand  for 
turpentine  is  not  as  good  as  it  was, 
and  while  prices  are  unchanged  at  the  time 
of  writing,  they  will  probably  be  lower,  on 
account  of  the  tariff  changes,  by  the  time 
this  is  in  the  hands  of  our  readers.  We 
now  quote  50c,  Toronto,  Hamilton,  London 
and  Gueiph,  with  2c.  additional  for  outside 
points.  Prepared  paints  continue  in  fair 
demand  at  the  base  price  of  $1  05  for  pure. 
Trade  in  prepared  paints  is  probably  better 
than  it  was  the  corresponding  time  last 
year.  In  Paris  Green  there  is  not  much 
doing  for  immediate  requirements,  but  a 
fair  number  of  orders  are  being  booked  for 
spring  delivery  ;  I2j£  to  14c,  according  to 
package,  is  the  idea  for  English.  Glue  is 
quiet  and  unchanged. 

GLASS. 
Business    is    dull    and    featureless,  with 
prices    unchanged    at    $1.20   to  $1.25    first 
break. 

OLD  MATERIAL. 

Business  remains  quiet.  Country  mixed 
rags  have  declined  5c.  per  100  lbs.  and 
there  has  been  a  further  reduction  of  ic.  per 
lb.  on  scrap  rubber.  We  quote  prices  paid  by 
dealers  as  follows :  Agricultural  scrap,  55c.  per 
cwt. ;  machinery  cast,  60c.  per  cwt. ;  stove  cast 
scrap,  35  to  40c.  ;  No.  1  wrought  scrap,  40c. 
per  cwt.  ;  N0.2,  including  sheet  iron,  hoop 
ironand  mixed  steel,  10c;  newlightscrap  cop- 
per "jYzc;  heavy  scrap  copper  8to8^c. ;  old 
copperbottoms7t07Xc-i  ligbt  scrapbtasssc; 
heavy  yellow  scrap  brass  7c;  heavy  red  scrap 
brass,  7  to  7}4c.;  scrap  lead,i^  to  2c. ;  scrap 
zinc,  \%  t02c. ;  scrap  rubber, 2  t0  2^c. ;  coun- 
try mixed  rags,  60  to  75c.  per  100  lbs.;  clean 
dry  bones,  45  to  55c.  per  100  lbs.  ;  borings 
and  turnings,  10  to  15c. 

SEEDS. 

The  past  week  has  been  a  very  active  one 
in  the  seed  trade,  but  demand  for  sowing 
will  now  necessarily  be  checked  on  account 
of  the  unfavorable  weather.  The  market 
remains  firm.  In  led  clover  the  tendency  is 
upward.  Jobbers'  prices  rule  as  follows  : 
Red  clover,  $6  to  $6.50  per  bushel  ;  alsike, 
$4.50  10  $8.50,  latter  figure  being  for  fancy 
reproducing  seed  ;  timothy,  $2.10  to  $2.80, 
outside  price  being  for  fancy  unhulled  seed. 

PETROLEUM. 

On  the  local  market  trade  is  quiet.  We 
quote  :  5  to  10  barrel  lots,  imperial  gallon, 
Toronto — Canadian,  12  to  I2^c.  ;  carbon 
safety,  15^  to  16c.  ;  Canadian  water  white, 
16  to  17c. ;  American  water  white,  18  to  19c; 
photogene  20c. 


MARKET    NOTES. 

Rice  Lewis  &  Son  are  experiencing  a 
brisk  demand  for  road  scrapers. 

Weatherall  &  Co.,  hardware  merchants, 
Toronto,  have  moved  from  their  old  stand, 
1,374,  to  1,388  Queen  street  west. 

Harrington  Bros.,  Yonge  street,  Toronto, 
have  purchased  the  stock  of  hardware,  etc., 
and  fixtures    of  J.  J.  Smyth  &  Co.,    1,154 
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Queen  street  west,  where  they  intend  carry- 
ing on  business.  They  will  continue  in  their 
store  477  K  Yonge  street. 

The  Metallic  Roofing  Co.,  Toronto  and 
Montreal,  report  shipments  of  corrugated 
iron  above  the  average  for  this  season  of 
the  year. 

Sanderson  Pearcy  &  Co.,  Toronto,  are 
issuing  an  attractive  sample  and  show  card, 
setting  forth  the  different  colors  and  shades 
of  their  Arrow  brand  prepared  paints. 

The  stock  of  J.  Thomson,'  hardware  mer- 
chant, Queen  street  west,  Toronto,  will  pro- 
bably be  sold  by  tender.  It  is  at  present  in 
the  hands  of  the  Imperial  Bank,  pending  the 
arrival  of  relatives  from  England. 

The  Booth  Copper  Co.  report  having  re- 
ceived contracts  for  the  placing  of  all  copper 
fittings  in  two  breweries  in  the  Northwest 
Territory,  one  at  Swift  Current,  and  that  of 
the  Edmonton  Brewing  Co.,  Edmonon. 

Sanderson  Pearcy  &  Co.,  Toronto,  have 
been  appointed  agents  for  John  Lucas  & 
Co.'s  Imperial  French  green.  The  firm  re- 
port that  they  will  be  enabled  to  supply  the 
trade  wiih  this  article  in  the  future  at  a 
greatly  reduced  figure. 

The  Metallic  Roofing  Co.,  sole  manufac- 
turers of  the  "Eureka"  diamond  tiles,  have 
issued  a  neat  little  pamphlet  to  the  trade 
setting  forth  the  qualification  of  these  tiles. 
A  peculiarity  regarding  the  "  Eureka"  dia- 
mond tiles  is  that  they  will  not  work,  crack 
or  drop  off. 

McClary  Mtg.  Co..  Toronto,  report  trade 
having  shown  much  improvement  during 
the  past  week.  The  firm  say  :  "  Made  up 
milk  cans  havebeen  in  good  demand.  There 
are  a  lot  of  lamp  stoves  selling,  and  the  de- 
mand for  all  lines  of  house  furnishings  have 
greatly  increased." 

The  Collins  Mfg.  Co.,  Toronto,  have 
placed  on  the  market  a  new  workman's  din- 
ner pail,  with  a  beating  attachment  for 
warming  tea  or  coffee.  It  is  named  the 
"  Home  Comfort."  J.  Simpson,  foreman  of 
the  work,  is  the  inventor  and  has  applied 
for  a  patent.  The  firm  report  the  demand 
for  all  their  lines  good. 

The  McClary  Mfg.  Co.  report  that  they 
have  recently  placed  their  Magnet  Wood 
Furnace  on  the  United  States  market.  "We 
are  having  a  good  demand  for  creamery 
supplies,  and  there  are  already  orders  com- 
ing in  from  the  country  for  gas  and  oil 
stoves,"  said  a  representative  of  the  firm. 

The  Clauss  Shear  Co.  report  business  still 
improving,  and  orders  from  Quebec  very 
satisfactory.  "  We  have  been  delayed  in 
getting  our  samples  out  to  Manitoba  and  the 
Northwest  Territory,  but  have  recently  for- 
warded them  and  anticipate  a  proportion- 
ately large  demand  from  this  quarter  as  we 
have  received  from  elsewhere,"  said  a  repre- 
sentative of  the  firm. 

There  are  those  who  claim  that  the  age 
of  the  circular  saw  is  passing  away,  the 
waste  it  creates  not   being  permissable   on 


account  of  the  increasing  cost  of  lumber. 
The  band  or  ribbon  saw,  is  held  to  be  the 
saw  of  the  future.  Rice  Lewis  &  Son,  Ltd., 
who  are  the  Canadian  agents  for  Pernn's 
French  band  saw,  report  that  their  sales  of 
this  particular  make  are   increasing  rapidly. 

The  Consolidated  Plate  Glass  Co.,  To- 
ronto, report  the  receipt  of  several  large 
sh'pments  of  plate  glass  from  Europe  via 
New  York.  "  We  are  now  carrying  a  com- 
pletely assorted  stock,"  said  a  representa- 
tive. "  Business  shows  much  improvement. 
Sales  are  far  better  from  outside  than  in  the 
city." 

Coulter  &  Campbell,  135  George  street, 
Toronto,  have  placed  on  the  market  a  cop- 
per range  boiler,  which  differs  from  all 
others  in  the  fact  that  it  is  composed  of  cop- 
per entirely,  with  the  exception  of  its  brass 
nipples.  "  We  have  been  forced  to  make 
special  machinery  to  enable  us  to  meet  the 
demand,"  said  a  member  of  the  firm.  "  We 
have  already  received  more  orders  for  it 
than  we  have  been  able  to  execute." 

The  Toronto  Fence  and  Ornamental  Iron 
Works  report  having  completed  the  two 
iron  fences  which  they  are  placing  around 
the  residences  of  A  McArthur,  St.  George 
street,  and  W.  H.  Pratt  on  Bloor  street. 
"These  two  fences  will  be  amongst  the  best 
in  the  city,  both  for  design  and  workman- 
ship," said  a  member  of  the  firm.  "  Our 
designs  are  original  and  our  workmanship 
always  first  class." 

Abel  Bros.,  engine  and  mill  machinery 
manufacturers,  Toronto,  have  recently  ship- 
ped a  45  horse-power  traction  engine  to 
Smyrna,  Asia  Minor,  to  be  used  for  irrigat- 
ing purposes.  "  We  have  had  plenty  of  en- 
quiries from  Smyrna  and  other  places  in 
Asia  Minor.  We  have  shipped  engines  to 
Cape  of  Good  Hope  and  Australia,  and  I 
feel  that  there  should  be  much  more  busi- 
ness done  with  Australia,  now  that  the  ser- 
vice between  the  two  countries  has  been  im- 
proved," said  Mr.  John  Abel. 

The  Hamilton  Hardware  Co.  (Ltd.),  re- 
cently incorporated,  has  acquired  the  busi- 
nesses of  Whitwam  &  Swanson  and  Ferres 
&  Co.  It  is  the  intention  of  the  company 
shortly  to  vacate  the  premises  of  the  latter 
firm,  13  King  street  east,  and  concentrate 
its  efforts  in  the  larger  store,  123  and  125 
King  street  east,  corner  of  Catharine,  where 
it  will  add  a  wholesale  department  to  the 
business  already  established. — Hamilton 
Herald. 

The  Toronto  Steel  Clad  Bath  and  Metal 
Co.,  Toronto,  report  their  No.  2  Steel  Clad 
Bath  giving  satisfaction,  and  in  continual 
demand.  "  The  popularity  of  our  Hospital 
Bath  is  evident,"  said  a  member  of  the  firm, 
"  by  the  fact  that  we  have  supplied  these  to 
a  number  of  the  leading  institutions  through- 
out the  Dominion,  among  which  are  the 
Victoria  Hospital,  Toronto  ;  the  General 
Hospital,  Toronto;  the  Royal  Victoria 
Hospital,  Montreal  ;  the  St.  Joseph  Hos- 
pital, Guelph,  and  man>  others." 


AMERICAN  MARKETS. 

New  York,  March  30,  1894. 

PlG  Tin  —  Speculation  was  extremely 
tame,  and  the  London  cables,  which  noted  a 
considerable  advance  over  the  prices  that 
ruled  last  week,  had  no  further  effect  here 
than  to  bring  about  a  further  advance  in 
official  quotations  on  prompt  and  near  future 
deliveries.  In  any  event  it  was  the  general 
report  that  purchases  by  interior  jobbers 
and  by  consumers  are  still  of  extremely  con- 
servative type;  while  thedistribution,  accord- 
ing to  most  accounts,  still  runs  behind  the 
average  for  the  season.  Prices  were  stiff  at 
19.25  to  19.30:.  for  Straits  in  5  ton  lots, 
prompt  or  near  future  delivery.  The  public 
offering  of  distant  future  deliveries  was  de- 
cidedly freer  and  at  prices  averaging  %c.  or 
more  under  the  peculiar  quotations  that  went 
on  record  during  the  preceding  two  or  three 
days. 

Copper-  Dealings  are  on  a  moderate 
scale  at  present,  and  the  demand  from  all 
sources  is  very  tame.  Neither  home  con- 
sumers or.  export  buyers  manifest  any  in- 
clination to  purchase  at  all  extensively  for 
future  delivery.  Competition  between  sell- 
ers does  not  appear  to  be  keener  than  usual, 
but  there  is  enough  of  it  to  keep  prices 
rather  weak.  Certain  it  is  that  Lake  Super- 
ior ingot  can  be  secured  easily  at  g}4c., 
electrolytic  at  9^6 c,  and  ordinary  casting 
stock  at  gHc,  prompt  or  near  future  deli- 
very. Rumor  had  it  that  Lake  Superior  in- 
got has  recently  been  sold  in  foreign  mar- 
kets at  prices  more  or  less  below  local  mar- 
ket quotations. 

Pig  Lead — There  were  no  new  develop- 
ments in  this  line.  The  speculative  "  short " 
interest  seems  to  be  about  all  covered,  and 
the  demand  from  jobbeis  and  consumers  is 
commonplace  in  the  extreme.  Smelters 
offer  sparingly,  however,  as  do  other  holders, 
and  the  market  retains  fairly  firm  tone  de- 
spite the  sluggish  condition  of  the  market. 
About  3.45  to  350c.  is  quoted  for  carload 
or  larger  lots  delivered  here.  The  St.  Louis 
wire  to  the  Metal  Exchange  quoted  3.25c. 
London  cable  was  $9  5s.  for  soft  Spanish. 

Spelter — The  demand  in  this  quarter  is 
still  of  very  indifferent  character,  and  in- 
dividual sales  involving  more  than  single 
carloads  are  strictly  the  exception.  Offer- 
ings were  not  particularly  heavy,  but  enough 
stock  still  comes  out  from  one  source  or 
other  to  keep  prices  easy  at  about  3.85  to 
3.90c.  for  ordinary  Western  brands.  The 
St.  Louis  quotation  by  wire  to  the  Metal 
Exchange  was  £1$  13s.  9d.  for  ordinary 
Silesian. 

Antimony — The  market  remains  quiet, 
but  prices  are  steady  at  8j4  to  9:.  for  Hal- 
lett's  and  10  to  io^c.  for  Cookson's. 

Tin — On  the  general  situation  there  is 
nothing  distinctly  new  to  note.  Business  is 
only  fair,  and  nearly  all  buyers  seem  to  be 
extremely  conservative.  In  fact,  the  dispo- 
sition is  to  proceed  Very  cautiously  until 
tariff  uncertainties  shall  have  been  removed. 
Prices,  while  not  positively  lower,  are  still 
rather  weak,  particularly  for  future  de- 
liveries. 

Iron  and  Steel — No  new  features  in 
the  market  for  either  crude  material  or  fin- 
ished productions  transpired.  In  some  lines 
a  rather  better  volume  of  business  was  re- 
ported, but  anything  in  the  nature  of  large 
orders  is  still  the  exception.  Prices,  while 
not  positively  lower,  are  still  rather  weak 
nearly  all  along  the  line. 
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TORONTO  PICKET 
WIRE  FENCE  CO. 

221  River  St.,  Toronto 
Picket  and  Woven 


Wire  Fencing 
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Send  for  >ew  List 


The  Best  is  the  Cheapest. 

STANDARD  DELT 

GUARANTEED. 

J.  L.  GOODHDE  &  CO.,  D'ZL<. 

A  full  stock  of  our  goods  kept  on  hand 
by  our  Western  representative, 

H.  D.  SIMMONS  &  GO. 

Telephone 2164.  85  York  St.,  Toronto 

Pat  Hoy.  19, 1889. 


Aiove  Cut  Is  One-half  Aetna!  Size. 

"  Hathaway  Fence  Wire." — Safe,  solid  and  sure.  The 
handsomest.  Seen  at  long  distance.  Will  not  sag  or  get 
out  of  shape.  Allowance  lor  contraction  and  expansion. 
Suitable  for  farm,  field,  garden,  lawn  or  trellis  work. 
Easily  put  up  ;  splices  itself,  and  cheap. 

The  Collins  Manfg    Co.,  Manufacturers, 

84  Adelaide  Street  East,  Toronto. 


AMERICAN  CARPET  SWEEPERS 


CANADIAN  MAKE 
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PRICE  PER  DOZEN,  $26.00. 


Order  from  your  jobber,  or  send  direct  to 

J.  M.  WARNER  MFG.  GO. 

Send  for  Price  Lists.  HAMILTON. 


YOU  LOSE 
MORE 

THAN  WE  DO 
BY  NOT 

ADVERTISING 
IN  THIS 

JOURNAL 


CUTLERY. 


Jos.  Rodgers  &  Co's,    E.   M.    Dickinson's  and 
other  Sheffield  Makes.    German  Pocket  Knives 


and  Razors,  "  Hercules  "  Scissors. 
Import  orders  solicited.  See  our 
samples  and  prices. 


A.  C.  LESLIE  &  CO. 

MONTREAL    and   TORONTO. 


Pure  Southern 


TURPENTINE 


Our  Specialty 


Remember,  we  are  headquarters  for  the   pure  article,  and    intending  purchasers  will  do 

well  to  get  our  price  before  placing  their  orders. 
Every  barrel  of  Turpentine  we   ship  is   accompanied    by  our   printed  guarantee  that  it 

is  ABSOLUTELY  PURE- 

We    Are    Not  Members   of   any  Combine. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W.,  TORONTO 


THE 


•• 


INVINCIBLE. 


EVERY  SAW 
WARRANTED. 


THE  FASTEST  AND  BEST  CUTTING  SAW  ON  THE  MARKET. 


THE  INVINCIBLE 


WCmiMPMW 


Guaranteed  four  Guages  Thinner  on  Back  than  Front  and  Made  from 
.  the  Highest  Quality  of  Double  Refined  Silver  Steel. 


Manufactured  only  by 

The  James  Robertson  Co.  cu-™* 

SAMPLE  ORDER  SOLICITED.  TOTOIltO- 

THE  WHITMAN  &  BARNES  MFG.  CO. 

Canadian  Branch:    St.  Catharines,  Ont. 


NO.   I 


Nail  Hammer 


It  cannot  be  excelled  in  quality  or  finish  by 
any  Hammer  mauufactured. 

Our  " Garden  City"  Nail  Hammer 


GET    OUR    PRICES  and 
TRY    OUR    GOODS 


Is  the  best  and  cheapest 
"Solid  Cast  Steel"  Ham- 
mer on  the  market.  .  .  . 


We  aim  to  keep  in  stock  a  full  line  of  Hammers,  Sledjjes, 
etc.,  and  will  make  prompt  shipments 
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RUSTING  OF  IRON  AND  STEEL. 

THE  phenomena  of  chemical  combina- 
tion appear  to  be  exceedingly  com- 
plex, remarks  Iron  Age.  Not  so  very 
many  years  ago  we  were  taught  that  a  mix- 
ture of  oxygen  and  hydrogen  would  combine 
to  form  water  when  an  electric  spark  was 
passed  through  them.  The  matter  appeared 
simple,  was  easily  expressed  in  chemical 
formula?,  and  illustrated  by  experiment. 
Now  we  have  learned  that  it  is  impossible 
to  make  such  a  mixture  explode  when  it 
consists  of  perfectly  pure  and  dry  gases. 
When,  however,  the  slightest  trace  of  moist- 
ure is  present,  the  combination  takes  pla'-e 
at  once,  thus  illustrating  the  importance  of 
those  "  next-to-nothings  "  which  were  so 
ably  and  so  pleasantly  discussed  by  Sir 
Frederick  Bramwell  in  his  address  to  the 
British  Association.  The  oxidation  of  iron, 
though  a  more  familiar  phenomenon,  is  at 
least  as  complex  as  that  of  hydrogen.  In 
spite  of  the  proverb, this  familiarity  has  been 
very  far  from  breeding  contempt,  as  its  com- 
mercial importance  has  attracted  very  con- 
siderable attention  to  the  subject,and  though 
there  is  still  much  to  be  learned,  some  few 
facts  appear  to  be  now  established.  In  the 
first  place,  neither  bright  iron  nor  steel  will 
rust  in  pure  water  or  in  pure  air.  The  pre- 
sence of  carbonic  acid,  or  some  similar 
agent,  seems  necessary,  although  the  final 
product  may  be  destitute  of  carbon.  Even 
when  oxygen,  moisture,  and  carbonic  acid 
are  all  present,  rusting  will  not,  it  appears, 
take  place  unless  the  moisture  condenses  on 
the  surface  of  the  metal.  When  rusting  does 
take  place  under  ordinary  circumstances, 
the  first  stage  appears  to  be  the  formation  of 
ferrous  carbonate.  This  carbonate  is  then 
dissolved  in  carbonic  acid  water  to  form 
ferrous  bicarbonate,  which  latter  is  then  de- 
composed in  presence  of  air  and  moisture  to 
form  hydrated  ferric  oxide,  magnetic  oxide 
being  formed  as  an  intermediate  product. 
This  fact  as  to  the  formation  of  the  magnetic 
oxide  is  curious,  as  the  Bower-Barff  process 
of  protecting  iron  and  steel  consists  in  coat- 
ing the  metal  with  a  firmly  adherent  layer  of 
this  very  oxide. 

Every  one  knows  that  when  a  bar  of  iron 
has  commenced  to  rust  the  corrosion  pro- 
ceeds apace.  A  polished  bar  will  resist 
oxidation  for  a  comparatively  long  time, 
even  under  somewhat  unfavorable  condi- 
tions, but  once  the  rust  has  commenced  to 
form  it  does  not  take  long  for  it  to  cover  the 
whole  of  the  bar.  One  reason  for  this  may 
be  the  fact  that  the  rust  is  electro-positive  to 
the  iron,  but  it  is  also  partly  attributable  to 
the  final  product,  the  hydrated  ferric  oxide 
being  only  formed  at  the  end  of  several  in- 
termediate stages  of  the  oxidation,  and  to 
its  hygroscopic  properties,  which  favor  the 
absorption  of  moisture  from  the  air.  In 
certain  situations,  other  acids  besides  car- 
bonic may  take  part  in  the  corrosion  of  iron. 
Tho  metal  work  in  bridges  over  railways  is 


particularly  exposed  to  fumes,  and  some 
engineers  consider  that  in  such  cases  no 
plates  less  than  }i-  inch  thick  should  be 
made  use  of,  even  in  the  case  of  the  floor- 
ing. 

The  whole  question  of  the  rusting  of  iron 
and  steel  work  has  been  discussed  in  con- 
siderable detail  by  Thomas  Turner  in  a 
paper  recently  read  before  the  South  Staf- 
fordshire Institute  of  Iron  and  Steel  Works 
Managers.  Itisnowpretty  generally  acknow- 
ledged that,  so  far  as  ordinary  exposure  to 
the  weather  is  concerned,  iron  is  less  liable 
to  rust  than  steel.  Unfortunately,  however, 
this  capacity  for  resisting  rust  seems  to  be 
greater  in  the  common  irons  than  in  the 
best  qualities,  and  has  been  attributed  to  the 
phosphorus  contained  in  the  former,  which 
seems  to  have  a  protective  action.  When 
iron  and  steel  are  used  in  conjunction,  there 
is  no  certainty  which  will  be  the  more  liable 
to  rust.  The  potential  difference  of  contact 
between  the  two  is  very  small,  and  though 
in  general  wrought  iron  is  found  to  be  elec- 
tro-positive to  steel,  there  seems  reason  for 
believing  that  this  may  not  be  so  in  all  con- 
ditions. 

W.  Denny  has  instanced  a  case  in  which 
the  steel  shell  plates  of  a  vessel  remained 
clean,  while  the  iron  stem  plate  and  rudder 
forgings  were  much  corroded.  The  ballast 
tanks  of  ships  are  partially  exposed  to  rust. 
Bilge  water  is  an  exceptionally  powerful  cor- 
roding agent  and  several  engineers  have 
suggested  the  use  of  iron  plating  in  ships  in 
those  parts  exposed  to  bilge  water,  even 
when  the  body  of  the  ship  is  of  steel.  In 
steam  boilers  it  is  claimed  that  there  is  little 
difference  in  the  behavior  of  the  two  met- 
als, and  certainly  steam  boilers,  when  pro- 
perly looked  after,  have  been  proved  to  have 
a  long  life.  Plates  thoroughly  cleaned  from 
scale  are  less  liable  to  corrosion  than  when 
used  just  as  they  come  from  the  rolls,  aDd 
the  Admiralty  have  accordingly  adopted  the 
practice  of  pickling  the  plates  before  being 
used.  In  a  case  of  pitting,  Mr.  John  found 
a  particle  of  black  oxide  at  the  bottom  of 
each  pit.  Experiment  shows  that  this  black 
oxide  is  strongly  electro-positive  to  the 
plates. 

Cast  iron  seems  in  geneial  to  last  better 
in  sea  water  than  either  wrought  iron  or 
steel.  Trautwine,  however,  relates  that  the 
cast  iron  cannons  of  the  Royal  George  and 
the  Royal  Edgar,  after  an  immersion  of 
62  and  133  years  respectively,  had  become 
quite  soft,  and  were  in  some  ca=es  like  plum- 
bago. A  very  similar  experience  was  noted 
with  the  cast  iron  sluice  gates  of  the  Cale- 
donian Canal.  Much  apparently  depends 
on  the  quality  of  the  iron.  Trautwine  re- 
commends white,  close-grained  cast  iron, 
while  Mr.  Turner  quotas  from  a  British  As- 
sociation report  recommending  gray  iron. 

The  alloys  of  iron  with  nickel,  cobalt, 
and  chromium  appear  less  liable  to  rust  than 
ordinary  iron,  while  the  presence  of  man- 
ganese appears  to  render  the  iron  more 
sensitive  to  attack  by  corrosion. 


STAMPED    STEEL   CHAINS. 

ATTEMPTS  have  been  made  from 
time  to  time  to  utilize  steel  for  chain 
making,  and  in  one  of  the  later  in- 
ventions in  this  direction  a  chain  is  produced 
out  of  a  bar  of  steel,  each  link  being  formed 
solid  and  linked  in  with  its  neighbors,  says 
American  Manufacturer.  In  the  manufac- 
ture the  steel  has  to  be  heated,  and,  although 
an  excellent  chain  is  produced,  the  links  are 
what  are  called  open  links — that  is,  they 
have  no  stay  or  cross-piece  as  in  links  of  the 
cable  pattern.  Stays  are  added  afterwards, 
but  they  do  not  form  an  integral  part  of  the 
link.  A  subsequent  inventor — M.  Rongier 
— has,  however,  succeeded  in  forming  a  stay, 
or  stud,  with  the  link  itself,  the  chain  being 
stamped  out  of  the  solid  bar,  and  this  ap- 
pears to  give  the  finishing  touch  to  the 
manufacture  of  weldless  steel  stayed  chains. 
The  method  of  production  is  very  ingenious, 
and  has  been  in  operation  at  the  works  of 
the  Patent  Weldless  Chain  Company  at 
Aston,  Birmingham,  England.  The  chain 
is  made  from  a  steel  bar  of  cruciform 
section,  and  of  the  greatest  length 
obtainable.  This  bar  is  put  through  a 
series  of  machines,  in  each  of  which  pieces 
are  punched  out,  so  that  after  five  operations  * 
the  links  are  perfectly  formed,  but  are  still 
connected  together  at  the  point  where  the 
inner  side  of  the  bow  of  one  link  crosses 
that  of  the  other.  In  fact  the  bar  represents 
a  rigid  chain,  but  on  being  passed  through 
another  machine  it  comes  out  a  roughly- 
formed  but  perfect  chain  with  separate  links. 
The  chain  then  undergoes  three  more  opera- 
tions in  which  it  is  rectified,  rounded,  and 
finished  reidy  for  use.  The  process  is  a 
cold  one,  so  that  there  is  no  deterioration  of 
the  metal  by  heating,  the  only  heat  applied 
being  near  the  end  of  manufacture,  when 
the  chain  is  annealed  in  an  oven  for  a  short 
time.  Owing  to  the  limited  length  of  the 
bars  the  chain  has  to  be  made  in  sections, 
and  eventually  coupled  up  by  special  links, 
which  are  made  stronger  than  the  chain 
itself.  These  chains,  which  are  suitable  for 
general  use,  are  produced  in  various  sizes, 
from  1/l  inch  down  to  332  inch. 


A  WOMAN    ENGINEER. 

Chicago  now  has  a  woman  engineer,  who 
has  successfully  passed  the  ordeal  of  a  rigid 
examination.  A  contemporary  'says  she 
was  not  let  off  easily  either  because  she  was 
a  woman  ;  in  fact,  the  writer  says,  her  ex- 
amination was,  if  anything,  a  little  more 
severe  than  usual.  The  young  woman 
walked  into  the  Board  of  Examiners'  room 
in  the  City  Hall,  presented  her  application 
in  a  manly  way,  deposited  the  official  fee 
($2),  and  then  made  her  way  into  the  line  of 
the  applicants  to  await  her  turn.  Among 
other  questions  she  was  asked  as  to  the  size 
of  the  blow-off  required  for  a  seven  horse 
power  engine,  and  what  she  would  do  if  the 
valve  stuck  fast.  When  the  examination 
was  finished  the  examiners  wrote  at  the  end 
of  her  paper  "accepted,"  and  Miss  De  Barr 
is  now  a  full-fledged  licensed  steam  engineer. 
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Sand  Screen  Cloth- 


Sand  Screens 
Masons'  Hand 


For  Stonemasons, 
Bricklayers. 

and  Plasterers. 


Screens  £  % 


Write  for  Catalogue  and  Price  List, 

THE  B.  GREENING  WIRE  GO.,  LTD. 

Hamilton,  Canada. 


White  Lead 


Onicorn  Pure 
Russian  Pore 
Thistle 


Crescent  Star 

TRADE    MARK 

NOTE  THE  BRANDS 

Known  all  over  Canada.     We  offer  them  with- 
out any  restrictions.     Write  for  prices. 

A.  RAMSAY  &  SON,  MONTREAL 

ESTABLISHED  1842. 


ADAM   HOPE 
&  CO., 

Offer  for  Sate  HAMILTON 

"Pioneer"  ^  "Sloss" 

PIG   IRON 

These  are  fine  foundry  irons,  being  strong 

and  large  scrap  carriers. 
Also  all  the  well-known 

Scotch  Brands, 

Broken  Car  Wheels, 
and  Railway  Cast  Scrap. 


Francis  /-Vyde  &  Go. 


Builders' 
Supplies 


We  make  a  specialty  of 
Scotch  Fire  Clay 
Flint  Glazed  Sew- 
erage Pipes,  Fire 
Bricks  and  Fire 
Clay  Agricultural  Drain  Tiles, 
White  Enamelled  Bricks  and  Tiles 
for  walls.  Best  brands  London  Port- 
land Cement. 

STORES  AND  YARDS; 

King,  Queen  and  Wellington  Sts.,  Montreal 


A  Healthy  Business  is  always  a  Growing  One 

SELL  OXFORD  GAS  I  OIL  GAS  RANCES 


GAS  RANGE. 


And  your  business  will  surely  increase. 
Gas  Ranges  made  in  5  sizes 
Oil  Gas  Ranges  made  in  5  sizes 
Handsome  in  appearance.    Guaranteed  perfect 

TO  SHOW  THEM  IS  TO  SELL  THEM 

Ovfnrrl    Pac;    Ran  CTr^c;    are  of  suPerior  excellence  in  design  and  work- 
A1U1  l_l    VJdb    IVcUJ^Co    manship,  combining   ah    the  latest    improve- 
ments.    ROASTS,    BAKES   and    BOILS 
quickly    and    uniformly.       ARE    GREAT 
WATER  HEATERS. 


Ovf^rrl  Oil  fac  RonrrPC  will  VAPORIZE  AND  BURN  ORDIN- 
^XlOrU  \J\Y  V_jdb  iVcUlgeb  ARY  COAL  OIL,  producing  a  perfect  blue 
flame  of  intense  power,  and  ODORLESS.  ROASTS,  BAKES  AND  BOILS  quickly  and 
uniformly.     IN  FACT  WILL  DO  ALL  A  GAS  RANGE  WILL. 

People  will  Ask  foi  Them.   You  Must  have  Then 

The  Gurney  Foundry  Co.  Ltd.,  Toronto 
The  Gurney  Massey  Co.  Ltd.,  Montreal 


OIL  GAS  RANGE. 
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BUSINESS  CHANGES. 

DIFFICULTIES.ASSIGNMENTS,  COMPROMISES. 

Wm.  J.  Cavanagh,  general  merchant, 
Newdale,  Man.,  has  assigned. 

Roy  &  Roy,  general  merchants,  Maniwaki, 
Que.,  have  compromised  at  42>£c.  on  the 
dollar. 

E.  P.  Gormain,  trader,  Montreal ;  demand 
of  assignment   made  upon  him.     A  similar 
demand  has  been  made  upon  A.  Cote,  a  St. 
Fabien  general  merchant. 
PARTNERSHIPS   FORMED  AND   DISSOLVED. 

Matthew,  McLean  &  Co.,  general  mer- 
chants, Souris,  P.E.I. ,  have  dissolved. 

T.  S.  Gillies,  general  merchant,  Lunen- 
burg, has  admitted  M.  Morgan  ;  style,  Gil- 
lies &  Morgan. 

SALES  MADE  AND  PENDING. 

The  business  of  J.  P.  Clarke,  general  mer- 
chant, Exeter,  is  advertised  for  sale. 
CHANGES. 

J.  S.  McDonald, general  merchant,  Chater, 
Man.,  has  been  succeeded  by  J.  G.  Hoey. 

Joseph  Zinkan,  general  merchant,  Fort 
Qu'Appelle,  has  sold  out  to  Hargrave  & 
Star. 

The  estate  of  Ogle,  Campbell  &  Freeman, 
general  merchants,  New  Westminster,  B.C., 
has  been  sold  to  R.  P.  Freeman,  who  will 
continue  under  the  style  of  R.  P.  Freeman 
&Co. 

DEATHS. 

Simon  Baker,  general  merchant,  Aults- 
ville,  is  dead. 


Mason,  Richmond  Hill;  W.  Jenkins,  Cashel; 
Mr.  Hymmen,  of  Gies  &Co.,  Berlin;  T.  Mc- 
Gratton,  Uxbridge  ;  Mr.  Hohmeier,  Water- 
loo ;  W.  J.  McMurtry,  Guelph. 


PERSONAL  MENTION. 

A.  D.  MacArthur,  of  Craig  &  MacAnhur, 
is  in  Montreal  on  business. 

Carl  Zeigler,  representing  Rowney  & 
Co.,  artists'  materials,  London,  was  in  To- 
ronto this  week. 

J.  H.  Clauss,  manager  of  the  Clauss  Shear 
Co.,  Fremont,  Ohio,  was  in  Toronto  last  week 
on  business  connected  with  the  Toronto 
branch. 

W.  M.  Gartshord,  vice-president  and 
manager  of  the  McClary  Mfg.  Co.,  London, 
visited  Toronto  this  week.  He  is  returning 
from  an  extended  tour  in  Eastern  Ontario 
and  Quebec. 

E.  G.  Gooderham,  of  the  Toronto  Silver 
Plate  Co.,  has  returned  from  the  United 
States,  where  he  has  been  on  business.  He 
reports  trade  much  quieter  over  the  line  than 
in  Canada.  "  Some  firms  in  our  line  report 
business  to  have  fallen  off  at  least  3  per  cent., 
while  silver  plate  works  over  there  are  run- 
ning only  32  where  we  run  48  hours,"  he 
remarked  to  Hardware. 

The  following  merchants  were  seen  in  To- 
ronto this  week :  T.  H.  Glendinning,  Sunder- 
land ;  G.  B.  Morris,  Guelph  ;  W.  J.  Parker, 
Waverley  ;  Geo.  Douglas,  Manilla;  W.  J. 
Caven,  Springfield-on-Credit;  J.  A.  W.Allan, 
Newmarket  ;   G.  A   Binns,  Newmarket ;  C. 


PREPARING  ADVERTISEMENTS. 

WHEN  a  business  firm  sends  out  a 
salesman  to  represent  them,  they 
want  him  to  represent  them  in  the 
best  possible  manner  writes  Charles  W.Cox, 
in  Inland  Printer.  We  all  know  that  if  a 
man  comes  into  our  office  (for  the  first  time) 
well-dressed,  with  his  cravat  neatly  tied,  his 
face  clean-shaven  and  his  boots  nicely  pol- 
ished, that  we  give  him  more  consideration 
than  we  would  if  his  clothes  needed  brush- 
ing, if  he  did  not  wear  a  necktie,  or  if  he 
had  a  four  days'  growth  of  beard.  It  is  my 
idea  that  an  advertisement  to  do  the  most 
good  should  go  out  to  our  customers  the 
same  as  the  salesman  ;  it  should  make  the 
best  possible  impression — it  should  be  pleas- 
ing to  the  eye. 

Again,  following  out  this  comparispn,  the 
man  must  call  on  only  such  people  as  have 
use  for  the  line  of  goods  he  represents  ;  for 
a  man  selling  type,  for  instance,  to  call  on  a 
grocer  would  be  loss  of  time  ;  so  the  adver- 
tisement, to  be  profitable,  must  go  mainly 
to  the  men  who  have  use  for  the  article  you 
have  to  sell. 

It  is  not  all  of  a  salesman's  duty  to  make 
a  good  "  first  impression"  on  his  prospective 
customer,  but  he  must  have  something  to 
say  to  him  about  his  goods  that  will  con- 
vince him  that  he  can  make  money  by  buy- 
ing them. 

It  may  be  a  good  idea,  sometimes,  to  use 
some  "  catchy "  cut  or  headline  to  attract 
the  eye  to  your  ad.,  but  it  must  be  followed 
up  with  some  good  substantial  reason  why 
the  reader  should  patronize  you. 

He  is  a  poor  representative  who,  when  he 
has  succeeded  in  securing  the  attention  of 
the  buyer,  tries  to  impress  him  by  display- 
ing a  great  variety  of  articles,  and  talking 
about  all  of  them  in  a  rambling  sort  of  way, 
as  it  only  serves  to  confuse  the  customer 
and  will  soon  tire  him  out.  It  is  much  bet- 
ter to  have  a  fixed  purpose  ;  to  show  and 
talk  about  one  thing  at  a  time,  and  put  this 
away  before  showing  another.  So  with  the 
ad.,  it  should  be  about  one  thing,  to  do  the 
most  good.  The  business  man  is  a  busy 
one,  and  has  not  the  time  nor  the  inclina- 
tion to  read  a  long  dissertation  on  a  subject 
that  does  not  interest  him. 

To  sum  up — 

First.  So  dress  your  ad.  as  to  catch  the 
eye  and  leave  the  best  possible  impression. 

Second.  Advertise  to  the  people  you 
wish  to  reach,  through  the  best  trade  jour- 
nal in  your  line. 

Third.  Do  not  state  anything  in  your 
ad.  but  facts  ;  do  not  indulge  in  superla- 
tives, claiming  your  house  to  be  the  largest, 
your  goods  the  best  and  your  prices  the  low- 
est, but  keep  in  mind  the  fact  that  the  man 


whom  you  want  for  a  customer  has  good 
common  sense,  good  judgment,  and  is 
master  of  his  business.  State  what  you 
have  to  sell  so  that  he  will  comprehend  it ; 
give  the  best  reason  you  can  why  you  think 
he  should  buy  from  you,  and  leave  him  to 
decide.  In  this  way  you  will  not  fail  to  re- 
tain his  respect,  even  if  you  do  not  receive 
an  order,  and  he  will  soon  learn  to  look  for 
your  ad.  because  it  interests  him.  Say 
something  new  at  regular  intervals  and 
sooner  or  later  he  will  send  you  a  trial  order. 
Then  the  ad.  has  accomplished  its  mission, 
and  it  remains  for  the  house  to  retain  the 
purchaser  as  a  regular  customer  by  always 
living  up  to  its  published  promises. 


TRAVELING  SALESMEN. 

IN  regard  to  the  feasibility  of  marketing 
goods  without  traveling  salesmen,  says 
Iron  Age,  a  subject  which  was  discussed 
by  one  of  our  correspondents  in  a  recent 
issue,  we  have  the  following  communication 
from  a  well-known  house  in  the  West.  They 
also  touch  upon  the  wisdom  that  should  be 
shown  by  travelers  in  promoting  their  em- 
ployers' interests  in  selling  at  remunerative 
prices  : 

I  note  your  correspondent's  remarks  in 
The  Iron  Age,  March  1,  in  reference  to 
marketing  goods  without  traveling  sales- 
men. This  custom  can  never  become  gen- 
eral, and,  I  might  say,  can  never  be  made 
profitable  to  the  concerns  who  adopt  it.  A 
specialty,  after  once  introduced  by  traveling 
men,  might  be  kept  before  the  trade  for  a 
season  in  this  way,  but  the  demand  created 
by  the  persistent  traveler  would  soon  die  out 
if  not  kept  alive  by  constant  presentation. 

In  this  connection,  a  word  to  the  ambi- 
tious traveling  man  might  not  be  out  of 
place ;  and  being  an  employer  of  some 
twenty  or  more,  we  speak  with  due  respect 
for  them  when  we  say  they  alone  are  respon- 
sible for  the  fact  that  their  employers  find  it 
necessary,  in  some  instances,  to  dispense 
with  their  services  and  go  direct  to  the 
trade.  This  state  of  affairs  has  been  brought 
about  to  a  large  degree  by  the  unnecessary 
cutting  of  prices  by  a  class  of  travelers  who, 
in  most  cases,  should  have  found  employ- 
ment on  the  farm  or  in  the  workshop.  The 
intelligent  traveling  man  uses  his  tongue  in- 
stead of  the  knife,  and  as  a  result  his  posi- 
tion is  one  much  sought  after  by  persons 
wholly  unfit  for  such  important  positions.  If 
manufacturers  and  jobbers  will  instruct  their 
representatives  carefully  before  sending 
them  out,  and  then  see  that  a  fair  margin  is 
made  over  and  above  the  cost  of  doing  busi- 
ness, we  think  the  result  will  soon  be  ap- 
parent. The  great  trouble  is,  traveling  men 
do  not  realiz;  the  enormous  expense  that  is 
incurred  in  carrying  on  a  business,  and  are 
allowed  by  their  principals  to  make  margins 
of  profits  that  in  reality  do  not  cover  cost  of 
selling  the  goods.  Intelligent  travehrg  men 
will  be  thoughtful  upon  this  subject,  and 
others  should  be,  for  their  own  if  not  for 
their  employers'  interest. 
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Wall  Dusters 

Our  Wall  Duster  is  a  common-sense  article 
which  only  has  to  be  shown  to  be  sold. 
Send  for  Price  List. 

FRANK  HOLT,  si  coibome  street,  Toronto 


DKDEKICK'S  PATENT  STEEL  SHELL, 

HAY  PRESSES. 
Made  of  Steel— lighter,  stronger,  cheaper,  more 
power,  everlasting,  and  competition  distanced. 


Also  all  styles  of  Bale  Ties  made  from  the 

Best  Steel  Wire. 

Manufactured  by  BOYD  &  CO.,  Huntingdon,  Q. 


BERCER  BROS. 


Tinners'  Hardware 
and  Roofers'  Supplies. 


The  best  Eave  Trough  Hangers  and  Pipe  Fasteners 
on  earth.  Berger's  Long  Eave  Gutter,  Pipe  Hooks  and 
Fasteners  of  every  description.  Also  Ridging,  Crest- 
ings,  Finals,  Registers  and  Ventilators.  Don't  buy  un- 
til you  have  our  price.    Samples  and  catalogue  free. 

237  ARCH  ST.,   PHILADELPHIA,    PA. 


SOLDER. 

Half-and-Half  Solder. 
Plumber's  Solder. 

Refined  Metal  Solder. 
Triangular  Solder. 


We  guarantee  all  OUR  GOODS!     If  found 
unsatisfactory  can  he  returned  at  our  expense. 


Tdrohto  Smelting.'  Refiiiiig  Works 

92  and  94  Queen  St.  E.,  TORONTO. 

Canada  Iron  Furnace  Co.,  Lid. 


Manufacturers  of 


CHARCOAL  PIG   IRON 

MONTREAL. 

BRAND  "C.  |.  F."  WE 

PLANTS  AT 

Radnor  Forges,  Que. 
Lac  a  lac  Tortue. 


Three  Rivers. 
Grand  Piles. 


GEO.  E.  DRUMMOND, 

Managing  Director  and  Treasurer 


R. 


© 


*AM 


NUMEROUS 

PRIZE 
MEDALS 


SHEFFIELD. 

CUTLERY 


SPECIAL 
MENTION 


4^ 


trade: 


Canadian  representative,    A.     Hi    O  ■  IVIOIMDo 

Bieyeles 

To  the  Trade  at  prices  that  yon  can  make 
something  ont  of  them. 

We  are  Direct  Importers  and 
Sole  Agents  of  the  famous 

laleign  and  Ouenton 

BICYCLES 

And  can  furnish  the  trade  at  right  prices.     Get  our  Catalogue  free. 


THE  BOWMAN  HARDWARE  and  SPORTING  GOODS  GO. 

LIMITED. 

HAMILTON,        -        ONT. 


BLACK 
DIAMOND 


FILE 
WORKS, 


21   Richmond  St.,  Philadelphia,  Pa. 

GK  &d  HI.  ZB^ZRISriETT, 

MANUFACTURERS  OF 

Mill  Sawf lies  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  _  _  Lightning  Sawfiles. 

EVERY  OTHER    DESCRIPTION  OF  SAW   FILES. 
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'E  have  but  little  to  complain 
about,  for  our  business  has  in- 
creased considerably,"  said  W. 
F.  Mullett,  738  Queen  street  west.  "Prices 
have  been  cut  very  much,  but  there  are  nu- 
merous stores  in  the  city  that  are  selling 
every  bit  as  cheaply  as  the  department 
stores,  and  were  their  prices  compared  by 
the  public  who  flock  to  these  places — not 
because  they  know  the  prices  to  be  smaller, 
but  because  they  simply  have  the  name — 
they  would  do  less  business.  I  am  very 
much  of  the  same  opinion  as  the  merchant 
mentioned  in  that  article  on  department 
stores  in  the  last  issue  of  Hardware.  I 
am  much  afraid  that  the  great  obstacle  that 
stands  in  the  way  of  a  retail  association  is 
the  lack  of  good-fellowship  existing  between 
retail  dealers." 

"Oh  yes,  there  has  been  some  improve- 
ment in  business,"  said  J.  Woodsworth,  842 
Yonge  street.  "Paints  and  oils  are  among 
the  first  to  show  signs  of  opening  up  nicely, 
and  if  the  weather  continues  fine,  there  will, 
no  doubt,  soon  be  a  gnod  demand  for  this 
line.  We  have  also  had  one  or  two  calls  for 
chicken  netting  and  enquiries  for  garden 
tools,  all  of  which  denote  that  spring  is  sure- 
ly coming.  We  intend  carrying  a  stock  of 
lawn  mowers,  etc.,  and  look  forward  to  a 
good  spring  demand  for  all  lines.  Things 
are  moving  and  trade  increasing.  Business 
is  not  booming,  nor  do  I  wish  to  see  it 
boom.  There's  nothing  like  a  good,  steady, 
healthy  growth." 


"  Business  with  us  is  not  at  all  bad,"  said 
Mr.  Thomson,  of  Gibson  &  Thomson, 
Yonge  street.  "  We  are  carrying  a  full  line 
of  Gurney's  gas  and  vapor  stoves.  We  have 
received  a  great  many  inquiries  for  this  class 
of  stoves  lately,  though  the  cold  weather  we 
have  had  lately  will  throw  the  demand 
back  a  little.  There  is  quite  a  little  jobbing 
going  on  and  business  is  fairly  good  all 
round  and  improving  daily." 


"  March  is  a  very  uncertain  month,"  re- 
marked E.  Clapp,  of  Clapp  &  Moses,  Yonge 
street.  "  People  are  suspicious  of  it,  and 
though  the  weather  may  be  fine  and  mild, 
they  will  not  go  in  for  any  outside  work, 
fearing  a  change.  This  month  has  been 
rather  quiet,  but  there  has  been  a  little  im- 
provement in  the  demand  for  oil  and  paints. 
We  have  just  received  a  complete  stock  in 
this  line  and  are  giving  them  a  place  in  the 
window." 

"  Business  is  moving  fairly  well  for  the 
the  season,  but  profits  are  being  cut  too 
low,"  said  James  Robertson.  "  Department 
and  grocery  stores  are  knocking  the  bottom 
out  of  the  business.  Yes,  1  have  been  try- 
ing to  think  of  a  remedy  lor  the  evil  a  long 
time,  but  have  not  reached  a  solution  to  the 


problem.  We  have  got  the  stock  and  we 
sell  at  as  low  a  figure,  but  people  will  go 
down  town.  If  they  have  no  cash,  they 
come  to  us  for  credit ;  and  if  they  happen  to 
have  the  ready  money,  they  go  to  the  depart- 
ment stores.  They  often  pay  their  car  fare 
to  and  from  these  stores  and  then  pay  as 
much  for  their  goods  as  if  they  had  dealt 
with  us.  The  great  trouble  in  competing 
with  dealers  who  do  so  much  cutting  is  that 
in  most  cases  they  eventually  wind  up  by 
paying  a  small  dividend  on  the  dollar,  and 
the  merchant  who  pays  his  debts  in  full  is 
expected  to  compete  with  them.  People  ex- 
pect credit  at  cash  prices.  You  have  to  post 
your  books,  make  up  your  bills,  and  last,  but 
not  least,  wait  for  your  money.  All  this 
means  expense,  and  yet  they  expect  to  buy 
as  cheaply  as  a  cash  customer.  1  think  we 
will  have  a  good  year's  trade;  there  is  no 
reason  why  we  should  not." 


"  We  are  getting  settled  down  nicely  in 
our  new  store,"  said  Mr.  Weatherall,  of 
Weatherall  &  Co.,  1,388  Queen  street  west. 
"  We  have  very  commodious  quarters  here, 
and  have  come  prepared  to  do  business. 
Trade  has  been  quiet  through  the  winter, 
but  it  has  shown  a  little  improvement  lately. 
There  will  be  some  building  going  on  around 
South  Parkdale,  and  for  the  coming  spring  1 
think  trade  prospects  seem  fairly  good." 


"Trade  is  rather  quiet  in  this  part  of  the 
city,"  said  Mr.  Fairleigh,  College  street. 
"There  was  a  little  better  demand  for  paints 
and  oils  during  the  early  part  of  the  month. 
We  are,  however,  quite  busy  in  the  shop, 
and  we  are  making  active  preparations  for 
something  better  ere  long  in  the  store." 


"There  is  no  use  some  men  talking,"  said 
J.  Caslor,  Queen  street,  "business  is  not 
what  it  ought  to  be,  and  hardly  up  to  that 
of  last  year.  I  sincerely  hope  that  the  good 
times  that  everyone  is  prophesying  will 
come.  There  will,  no  doubt,  bean  improve- 
ment in  trade,  but  there  seems  to  be  little 
prospects  of  many  buildings  going  up,  and 
I  would  like  to  see  something  for  them  to 
base  their  hopes  on." 

"Business  is  moving  along  a  little  better, 
but  it  will  stand  a  lot  of  improvement  yet," 
remarked  Mr.  Hatch,  of  Hatch  &  Co., 
Queen  street  west.  "  It  showed  some  im- 
provement at  the  beginning  of  the  month, 
but  this  cold  snap  has  somewhat  demoral- 
ized it.  Trade  is  up  to  what  might  reason- 
ably be  expected  at  this  early  season,  but 
it  we  were  doing  a  great  deal  more  we  would 
not  grumble.  I  think  there  is  every  pros- 
pect of  better  times  in  the  near  future." 


first  two  weeks  of  the  month  than  it  is  now. 
It  is,  however,  ahead  of  expectations  and 
equal  to  what  it  usually  is  at  this  time  of 
year.  Yes,  I  run  a  cash  business,  for  I  have 
found  by  experience  that  people  who  ask 
most  for  credit  are  the  hardest  to  get  my 
money  out  of.  I  am  doing  a  good  business 
myself,  and  wish  every  dealer  to  do  the 
same.  I  have  no  wish  to  see  others  sink 
because  I  am  able  to  swim.  This  scarcity 
of  good  feeling  between  merchants  that  ex- 
ists to  a  great  extent  is  not  conducive  to  their 
own  prosperity.  I  think  when  the  weather 
changes  we  will  have  a  good  demand  for  all 
lines;  trade  has  improved  already,  and  if  it 
is  going  to  be  bad,  1  for  one  am  not  going 
to  meet  trouble  half  way.  1  never  yet 
walked  out  to  the  Humber  to  meet  a  thun- 
der cloud  that  was  coming  in." 


The  Canadian  Pacific  Mining  and  Mil- 
ling Co.  is  the  name  of  a  company  in  which 
Minneapolis  capital  is  interested,  and  for 
which  articles  of  incorporation  have  been 
issued.  The  company  is  capitalized  for  $500,- 
000.  The  company's  mines  are  located  at 
Ainsworth,  B.C.  The  Wakefield  is  a  pro- 
perty consisting  of  $i}4  acres,  has  four  veins 
of  galena  ore  and  ore  that  carries  gold  in 
large  quantities  and  assays  at  $150  a  ton. 

SITUATION     WANTED. 


A  FIRST-CLASS    BOOKKEEPER    WELL    UP     IN 
hardware  will  shortly  be  open  for  an  engagement. 
Address,  Expert,  Hardware  Office,  Toronto.  (15) 


Show  Cases,    Amberg-  Letter  Files, 

Cashier  Cash  Registers,  Mantels, 

Pulpits,  Church  Chairs,  Lodge 

Furniture  and  Library  Furniture. 

Large  stock  must  be  closed  out  at 

Manufacturers'  Cost. 

Giving    up    Manufacturing   these    lines. 


"March  has  come  in  wrong  end  first — 
warm  at  the  beginning  and  colder  towards 
the  end,"  said  E.  W.  Chard,  324  College 
street.     "  Business    was  rather    better   the 


GEO.  F.  BOSTWICK 

24  West  Front  St.,  TORONTO,  ONT. 

"Superior"  Copper  Range 

BOILER 

Made  of  the  best  Lake  Superior 
Copper  throughout,  except  the  nip- 
ples which  are  brass.  We  braze  the 
nipples  instead  of  soldering  them, 
because  soldering  does  not  give  sat- 
isfaction. The  inside  of  each  boiler 
is  thoroughly  tinned.  The  heads  are 
united  to  the  body  by  means  of  a 
threefold  lock,  which  makes  a  dur- 
able and  absolutely  secure  joint. 

We  have  SEVEN   CLAIMS 

on  our  new  range  boiler. 

1.  The  process  of  uniting  the  round 
heads  to  the  body. 

2.  Combination  brass  with   vacuum 
valve. 

3.  Combination  hot  and  cold  water 
tubes. 

4.  Flanged  nipples  brazed  to  boiler. 

5.  Coupling  on  bottom  of  boiler. 

6.  Cylindrical  portion  of  boiler  hav- 
ing longitudinal  brazed  joint. 

7.  The  process  of  producing  a  longi- 
tudinal joint. 

All  our  boilers  are  tested  to  200 
lbs.  hydraulic  pressure  and  stamped. 

We  can  compete  with  anything  in 
the  market      Write  for  prices. 

Coulter  &  Campbell 

155  and  157  George  St.,  TORONTO 


IT 
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Clothes  Wringers 

"Leader"  Barrel  Churns 
"Dowswell"  Washers 

"Queen  and  Domestic"  Mangles 

DOWSWELL   BROS. 

SUCCESSORS  TO 

Peerless  Manufacturing  Co. 
HAMILTON,    -    CANADA 


.CRADLE.  CHURN. 


Write  for  Prices  and  Discounts. 


The  Cradle  Churn 


The  Easiest  to  Clean  and  Operate 
and  Guaranteed  in  every  Particular 


Send  for  Descriptive  Circular  and  Testimonials. 


Chas.  Boeckh  &  Sons 

Wholesale  Agents.  Toronto. 


W.  &  S.  BUTCHER,  Sheffield,  England,  Makers  for  over  ONE  HUNDRED  YEARS 

of  the    celebrated    "WADE    &    BUTCHER"     Razors,    and    the    Original   Manufacturers 
of  Hollow  Ground  Razors,  can  with  confidence  highly         >~n  sza  <t=nc-=3  rx\  r->  r\  n  w 

recommend  their  goods  and  particularly  their  \*y  ^^^S^^SsSH*''  ^1? 
Brand  as  being  the  most  perfect  Extra  Hollow  Ground  Razors  ever 
manufactured  and  especially  suited  for  the  use  of  Barbers  and  for  priv- 
ate use.  Genuine  Razors  are  marked  with  one  of  the  following  Corpor- 
ate Trade  marks  : 


WADE  &  BUTCHER, 
SHEFFIELD,  ENGLAND. 


OR 


®m> *.£) 

JAMES  HUTTON  &  CO.,  Agents, 


OR 

FOR  SALE  BY  ALL  DEALERS  IN  HARDWARE,  CUTLERY  and  FANCY  GOODS 

Montreal 


h 


ard  Wear  Paper 


FOR 


Hardware  Men 

Manillas,  Brown  Wrapping, 
Hardware  Manilla  .   .   . 
Leather  Manilla,  Etc.,  Etc. 


PAPEt} 


We  can  supply  Paper  of  all  Grades,  in  any  size  or  weight, 
at  the  best  prices  and  most  favorable  terms.  Write  us 
for  samples  and  quotations. 


TORONTO  BRANCH  :  29  Front  St.  West. 
MONTREAL  BRANCH  :  318  St.  James  St. 


THE 


E.  B.  EDDY  CO.,  Hull,  Canada 
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A  DESIRABLE  OIL  GAS  STOVE. 

DURING  the  coming  hot  weather 
there  will  no  doubt  be  a  great  de- 
mand both  for  gas  and  oil  stoves. 
In  some  instances  the  housewife  has  been 
deterred  from  investing  in  a  gas  range,  ow- 
ing to  the  expense,  and  from  buying  an  oil 
or  vapor  stove  owing  to  the  danger  of  ex- 
plosion or  objectionable  odors  which  often 
arise  therefrom.  The  accompanying  cut  re- 
presents the  Oxford  Oil  Gas  Cook  Stove, 
which  is  being  manufactured  by  the  Gurney 
Foundry  Co., Toronto,  and  which  they  claim 
will  satisfy  the  long  felt  want  for  a  gas  stove 
at  a  moderate  cost,  that  is  simple  and  en- 
tirely safe,  with  r.o  complications,  nothing  to 


there  would  be  far  less  cause  fjr  complaint 
of  dishonorable  dealings  than  there  now  is. 
The  tendency  of  the  day  is  toward  "sharp- 
ness," an  easy  cloak  for  exceptional  transac- 
tions, and  many  a  dishonest  bargain  has 
been  excused  on  that  plea.  Among  the 
things  that  are  not  illegal  and  yet  not  honor- 
able, is  the  ordering  of  long  lines  of  goods 
for  future  delivery  in  order  to  obtain  the 
lowest  possible  price,  and  then  counter- 
manding a  large  percentage  of  the  order,  or 
rejecting  a  goodly  portion  on  some  slight 
pretext  ;  and  they  who  are  the  first  to  thus 
play  sharp  to  obtain  a  bargain  are  those  who 
would  denounce  the  party  to  whom  an  order 
was  given  if  that  order  was  not  filled  to  the 
letter.     Another  practice  which  comes  dan- 


rust,  clog  or  get  out  of  repair,  without  the 
necessity  of  having  gas  laid  on  to  the  house. 
"  We  warrant  this  stove  to  successfully 
vaporize  and  burn  common  coal  oil,  and 
perform  the  work  of  a  common  cook  stove, 
at  the  cost  of  a  few  cents  per  day," 
said  a  member  of  the  firm.  "  It  is  of 
a  desirable  size,  and  upon  the  step  can 
be  conveniently  placed  an  oven,  wash  boiler 
or  other  heavy  vessels."  In  this  stove  the 
oil  vaporizes  almost  instantly  on  applying  a 
match,  and  burns  without  odor.  The  burner 
has  no  wick  of  any  sort,  or  any  substitute 
for  one.  The  burner  has  few  parts  ;  it  is 
very  durable  and  cannot  get  out  of  order. 
The  burner  and  feed  pipes  are  accessible 
and  removable.  Has  self-locking  valves 
that  prevent  accident  or  annoyance  of  any 
sort.  It  is  entirely  safe,  and  so  simple  that 
a  child  can  operate  it  just  as  well  as  a  grown 
person. 

BUSINESS  HONOR. 

CICERO  said:     "In  honorable  dealing 
you  should  consider  what  you  intend- 
ed, not  what  you  said  or   thought." 
If  this  rule  was  followed,  remarks  the  Hub, 


gerously  near  the  first  is  withholding  the 
shipping  of  goods  until  the  last  possible  min- 
ute and  then  billing,  so  that  the  buyer  must 
pay  without  having  fyll  time  credit,  though 
not  unfrequently  the  buyer  is  the  loser  be- 
cause of  a  failure  to  promptly  fill  the  order. 
Rebates  are  another  of  the  privileges  that 
are  misused,  and  so  serious  has  this  become 
that  some  firms  refuse  to  grant  them,  pre- 
ferring to  have  the  goods  shipped  back  at 
their  expense.  Driving  "sharp"  bargains 
under  a  pressure  that,  under  other  circum- 
stances, would  be  denounced  as  blackmail, 
is  a  favorite  scheme  with  one  class  of  very 
smart  men.  If  they  can  get  a  customer  in  a 
corner  in  any  way,  they  hold  him  until  he 
pays  a  bounty  for  his  freedom  or  surrenders. 
An  observer  can  generally  discover  these 
smart  men  by  listening  to  their  tirades 
against  those  they  failed  to  entrap,  and  it  is 
pretty  safe  to  conclude  that  the  man  who 
has  been  so  grievously  wronged  in  a  busi- 
ness transaction  by  different  persons  is  the 
one  who  has  been  checked  in  his  efforts  to 
get  snap  judgment  on  a  customer.  The  men 
who  gauge  their  acts  to  keep  wiihin  the  lim- 
its of  the  law,  rather  than  to  do  what  is  right 
morally,  are  they  who  neither  respect  law 
nor  morals,  and  what  they  do  that  is  right  is 
done  through  fear,  not  from  choice. 


BUYING  AND  SELLING. 

AT  no  time  in  recent  years  has  the 
letail  trade  been  exercising  such 
care  and  skill  in  buying  as  is  now 
in  force.  The  Hub,  in  referring  to  this 
subject  recently,  said  :  "  Well  bought  is  half 
sold  is  an  old  but  trite  saying,  and  one  that 
suggests  where  to  look  when  losses  have  oc- 
curred. The  man  who  can  go  into  the  mar- 
ket and  buy  the  most  desirable  stock  at  the 
bottom  price  has  a  decided  advantage  over 
him  who  is  wanting  in  judgment  as  to 
quality,  and  who  buys  more  because  the 
price  is  lew  than  from  a  knowledge  as  to 
quality  compared  with  cost.  Neither  books 
nor  theoretical  study  can  make  a  man  a 
good  buyer,  although  no  man  can  be  injured 
by  study,  while  all  can  be  benefitted.  The 
two  requisites  for  a  buyer  are  good  judg- 
ment and  practical  knowledge.  The  latter 
must  be  acquired,  but  it,  without  the  former, 
is  liabls  to  lead  to  the  committal  of  serious 
errors,  as  the  more  a  man  knows  of  an 
article  the  more  he  is  inclined  to  purchase 
the  best.  How  to  buy  will  be  one  of  the 
great  factors  for  the  coming  year,  as  every 
indication  points  to  slow  sales  and  low 
profits,  and  the  temptation  will  be  great  to 
sacrifice  quality  to  price.  It  becomes,  there- 
fore, more  than  ever  necessary  that  care  be 
exercised  in  selecting,  judging  as  to  quality 
and  price  ;  and  the  nearer  the  man  comes  to 
fulfilling  these  requirements  the  better  his 
prospects  for  success." 

Having  bought  well,  sell  at  a  fair  profit. 
It  is  worse  than  folly  to  attempt  to  run  a 
business  without  a  profit,  and  no  man  need 
do  so  if  he  will  fairly  count  the  cost  and  sell 
only  when  a  fair  profit  can  be  realized. 
Worth  remembering  in  this  connection  are 
the  words  of  John  Ruskin  :  "  Every  person 
who  tries  to  buy  an  article  for  less  than  its 
proper  value,  every  consumer  who  keeps  a 
tradesman  waiting  for  his  money,  and  every 
tradesman  who  bribes  a  consumer  to  extra- 
vagance by  credit,  is  helping  forward,  ac- 
cording to  his  own  measure  of  power,  a  sys- 
tem of  baseless  and  dishonorable  commerce, 
and  forcing  his  country  down  into  poverty 
and  shame." 


HOW  TO  TEST  TURPENTINE. 

A  simple  test  to  ascertain  the  purity  of 
turpentine  is  the  following  given  by  an  ex- 
change :  Paint  the  back  of  a  clear  clean 
glass  black  ;  give  it  two  coats.  Alter  the 
paint  has  become  thoroughly  dry,  drop  on 
the  unpainted  surface  of  the  glass  one  drop 
of  the  suspected  article,  and  with  the  light 
properly  reflected  from  the  surface,  watch 
the  effect  as  it  evaporates.  If  pure,  the  drop 
will  dry  off  almost  like  water,  and  no  color 
will  be  reflected  from  the  surface.  If  the 
drop  contains  as  much  as  5  per  cent,  of  pe- 
troleum or  benzine,  the  surface  with  the 
light  properly  reflected  on  it,  will  exhibit  an 
iridescent  purple,  similar  to  that  thrown  off 
from  the  surface  of  water  on  which  oil  has 
been  dropped. 
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HALF  PRICE 

PHE  original  selling  price  of  "  Ideas  for  Hard- 
ware  Merchants'1   was  $1.00;  the  price  now 
is  50  Cents,   and  only  handled  by  ourselves. 
We  bought  out  the  publishers  at  a  bargain,  hence 
the  exceedingly  low  price. 

"  There  is  a  tide  in  the  affairs  of  men 
Which  taken  at  the  flood  leads  on  to  fortune  ; 
Omitted,  all  the  voyage  of  their  life 
Is  bound  in  shallows  and  in  miseries." 

This  is  the  opportunity  of  your  life.  Will 
you  grasp  fortune  as  she  rapidly  glides  past  you 
and  within  reach  ?  We  have  only  a  limited  num- 
ber of  copies  and  they  are  rapidly  going.  Mailed 
on  receipt  of  price,  postage  prepaid. 


The  J.  B.  McLean  Publishing  Co. 

10  Front  Street  East,    Toronto,    Ont. 
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TELEPHONE    1780. 


J.  H.  FARR  &  CO.  HKftJf  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,  Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 

-      TORONTO,    ONT. 


8  to   16    MORSE    STREET, 


For  Iron  Fencing, 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  8treet  West,  TORONTO. 


Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of  Hot    Pressed 
Nuts,  Square  and  Hexagon 


Wire  Fencing  Plyers 

MANUFACTURED   BY 

Are  the  leaders  for  Fine  Quality  and 
Low  Price. 


TRADE 


C^fe 


MARK 


CURRENT    MARKET    QUOTATIONS. 


METALS. 


Tin. 

Liamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  20,   21 
Straits "     ....  20.    21 

Tin  Plates—  Charcoal  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes $5  50  $5  75 

I.X.,           "          6  75    7  00 

I.X.X.,       "           8  00    8  25 

Raven  &  P.D.  Grades— 

I.O.,  usual  sizes 4  00    4  25 

I.X.,           "            5  00    5  25 

I.X.X.,        "            6  00    6  25 

I.XXX.,     "             7  00    7  25 

D.C.,12iXl7        3  75    4  00 

D.X.,  4  75    5  00 

D.X.X.        "            5  75    6  00 

Note. -Other  brands  might  be  shaded 

by  25c.  per  box. 

Coke  Plates— Bright 

Bessemer  Steel — 

I.C.,  usual  sizes   3  35    3  50 

I.C.,  special  sizes 3  60    3  75 

Charcoal  Plates— Terne. 

Dean  or  J.G.  Grade — 

I.C.  20  x  28,  112  sheets 7  25 

I.X.  Terne  Tin 9  25    9  50 

Old  process  I.C 13  00 

"  »      I.X 16  0C 

Charcoal  Tin  Boiler  Plates. 

Cooklev  Grade—  Per  lb. 

.X.X.",  14x56,  50  sheet  bxs  1 

14x60,  "  >  6JC,    7c 

l*x65,  ) 

Tinned  Plates 

72x30  up  to  24  gauge 6J    6J 

26        "     6}    7 

28        "     7J    7i 

Iron  and  Steel. 

Base  Price 
Oommon  Bar,  per  100  lb  . .  $1  85  190 
Refined      "  "  ..    2  35    2  65 

Horse  Shoe  "  "  ..    2  60    2  75 

Band  "  "  ..    2  50    2  60 

Hoop  "  '  2  60 

Swedish         "  "  ..    4  00    4  25 

Sleigh  Shoe  Steel 2  50 

TireSteel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb   0  10    0  14 

Russian  Sheet       "       0  10J  0  11 

Tank  Platesl-5  and  thicker    2  00    2  25 
B  liler  Rivets 4  50    5  00 


Boiler  Tubes. 


J-inch 
-inch 


....  lOJc 
....  134 


Steel  IJoiler  Plate. 


\  inch  92  45 

\£    -      2  35 

t      "     nd  thicker  2  25 


Sheet  Iron, 

1  to  20  gauge  2},  3 

22  to  24      "  2|,  24 

26  "  2»,2| 

28  "  2J.3 


-Canada  Plates. 

Alldull 2  65 

4  polished 2  75 

AllBright  2  90 

Iron  Pipe. 

Wrought  624  *nd  5  p.c.  to  65  p.c. 

Galvanized,  40  to  45  per  cent. 

Cast,  soil,  2,  3,  4  and  5  in.,  50  and  lOp.c. 

Galvanized.  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 5,   5} 

26  gauge,  "       5J,  54 

28     "  "       54,5} 

Gordon  Crown — 

16  to  24  gauge,  per  lb  6,  5J 

26  gauge,  "         5J,  5* 

28      "  "         54,5} 

Note— Cheaper  grades  about    \  cen 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 6    6  3-5 

i        "  "       4S    4J 

"  5-16  "  "       4i    44 

%       "  "       4J    4| 

7-16  "  "      3i    4 

Yt    "       "    n  si 

%       "  "      24     3 

"  5£       "  "       ....2  4-5    2i 

Trace,  per  doz.  pairs    $3  60    5  90 

German  coil,  per  100  ft    1  65    2  70 

Jack  chain,  iron,  single,  per 

doz  yards 0  13    0  50 

Jack  chain,  double,  p'er  doz 

yards 0  15     

Jack  chain,  brass,  single,  per 

doz  yards 0  20    110 

Copper — Ingot. 

English  B.  S  ton  lots  0  11}  0  12 

Lake  Superior  0  12}  0  13 

Bolt  or  Bar. 

Cut  lengths,  round,  4  to  i  in.  $0  22  $0  25 
"  round  &  square 

1  to  2  in 0  20    0  23 

Vote— Complete,  lengths  abou    If  teen 
feet,  from  3  to  6  cents  a  pound 

Sheet. 

Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60  $0  15    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  16    0  17 

Note— Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
3  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 
4x6ft,25to301bea,perlb..  0  18    0  19 
35  to  45       "  "        ..  0  16    0  17 

"       50  lb  and  above  per  lb  0  15    o  154 
Boiler  dk  T.  K.  Pitts. 

Plain  Tinned   per  lb 0  21 

Spun  "         o  25 


Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  2:0  0  21 

"  "        27  to  30      "      ..  0  23  0  25 

30andup 0  26  0  28 

Sheets,  hard-rolled  2x4  ft. . .  0  21  0  23 

Zinc   Spelte    . 

Foreign,  per  lb 0  04}  0  05 

Domestic    "      0  04§  0  04| 

Zinc  Sheet. 

5  cwt  casks 0  05J  0  05g 

Part  casks 0  054  0  05} 

Lead. 

Imported  Pig,  per  lb 0  2g    0  03 

Domestic  "      0  02| 

Bar,  1  pound 0  044 

Sheets,  24  lbs,  sq.  ft,  by  roll  0  04J  0  04} 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  04i  0  044 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  met  price  ton  lots 
25  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  74c. 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  14    0  15 

Standard  0  13    0  14 

Wire 0  17    0  19 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's.perlb  $0  114  0  12 

Otherraakes"    0  104  0  11 

White  Lead. 

Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  cwt  5  00 

No.  1  Do "  4  75 

No.  2  Do "  4  50 

No.  3  Do "  4  25 

Prepared  Paints. 
(In  4,  $  and  1  gallon  tins.) 

Pure,    per  gallon $105 

2nd  qualities    "     0  90 

Barn(inbbls)  0  80     0  90 

Colors  in  Oil. 

(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre   0  06 

French      "        0  05 

Marine  Black   0  09 

"         Green   0  09 

Chrome    "        < 0  08 

French  Imperial  Green 0  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.owtl  3*  1  40 

"       (J.F.L.S.)"  "             2  75 

"      Roval         '•  "  1  10  1  15 

Venetian   Red,  (best)    "  "   1  30  1  90 

English   Oxides    per  cwt  3  00  3  25 

American      "     )      „        „  .  „-  .  q(. 

Canadian    "J  1  25  1  90 


Paris  Green,  per  lb  0  134    0  15 

Burnt  Sienna,  pure,  per  lb 0  08J 

Burnt  Umber      "      0  05 

do     pure  0  08 

Drop  r>lack  "      0  09 

Chrome  Yellows  "      0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greens  "      0  12 

Golden  Ochre  0  03} 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  69 

Extra        '  "       090 

Brown  Japan  "        0  65 

Brown  Japan,  Turpentine  p.  gal.  0  85 

No.  1  Carriage  "         1  so 

Gold  Size  Japan  "    1  00  1  20 

Pure  Orange  Shellac "      1  95  2  05 

Hard  Oil  Finish         1  30 

Oil  Shellac  1  40 

White  Shellac 2  25 

Linseed  Oil  (in  bbls) 

Baw,    per  gal  0  584  0  604 

Boiled       "      0  614  0  634 

Turpentine  (in  bbls) 
Selected  Packages,  per  gal    0  50     0  52 

Castor  Oil. 

Best,  perlb 0  07g    0  08 

-    Cod  Oil. 

Cod  Oil,  per  gal 0  50    0  51 

Glue  (in  bbls) 

Common,  broken    0  10    Oil 

French  medal  0  11    0  13 

Cabinet - 0  13    0  15 

White,  extra 0  16    0  18 

Gelatine 0  20    0  30 

Strip 0  16    0  17 

Coopers 0  17    0  19 

Liquid  Glue— F.  LePage's,  dis.  20  to 
25  per  ct.  off  list;  Munn's,  dis.  25  to  30 
per  cent,  off  list. 


HARDWARE. 

Ammunition — Cartridges. 

Rim  Fire  Fistol,  "lis. 40  to  45  p.c.  Amer 
Rim  Fire  Cartridges,  Dom.  50  and  5. 
Rim  Fire,  Military,  net  list,  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  p.c. 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.     B.B.Caps,  discount 

45  p.c.    Amer. 
Loaded   Shot   Shells,     "  Trap  "    and 

"  Dominion  '  'grade,  10  p.c 
Shot. 
Canadian,  common,  15  per  oent. 

Wads.— Baldwin's. 

per  lb 
Best  thick  white  felt  wadding, 

in  41b.  bags 1  00 

Best  thick  brown  or  grey  felt 

wads,  in  4  lb.  bags 0  70 

Best  thick  white  card  wads,   in 

boxes   of   500    each,    12   and 

smaller    gauges 0  99 

Best  thick  white  card   wads,  in 

boxes  of  500  each,  10  gauge 0  35 

Best  thick  white  oard  wads,  in 

boxes  of  500  boxes,  8  gauge 0  55 
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Thin  card  wads  in  boxes  of  1000 
each,  12  and  smaller  gauges. ..    0  20 

Thin  card  wads  in  boxes  of  1000 
each,  10  gauge 0  25 

Thin  card  wads  iu  boxes  of  1000 
each,  8  gauge 0  45 

Chemically  prepared  black  edge 
grey  cloth  wads,  in   boxes  of  p.  M 
250  each- 
Hand  smaller  gauge 0  65 

9  and  10  gauge 0  75 

7  and  8gauge 0  90 

5  and  6  gauge 1  10 

Superior    chemically   prepared 
pink    edge,    best  white   cloth 
wads,  inboxes  of  250  each — 
11  and  smaller  gauge 1  15 

9  and  10  gauges 1  4° 

7  and  8  gauges 1  65 

5  and  6  gauges 3  90 

Anvils 

Per  lb 0  10    0  12} 

Anvil  and  Vice  combined 

each 4  50 

Augers. 
Gilmour's,  discount  50  per  oent 
Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole,  Vaughan's,  each    1  35    1  60 
Excelsior,  Jennings',   discount  50  per 

cent. 

Awls. 

Sewing  per  gross 0  65    159 

Pegging,  "  ...    0  65    1  25 

Brad,  ....     0  85    1  60 

"  handled  "         ...       3  60    7  3C 

Saddlers'  "        ....    0  45    1  60 

Awl  Hafts, 

PatentPeg,  per  gross I  7  25    8  00 

"    Sewing,  "  J 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz....    2  80    8  30 

Axes. 

Per  box  6  00  12  00 

Axle  Grease. 

Per  gross  6  50  14  00 

Bath  Tubs. 
Zinc  discount  25  to  25  and  10  p.  c. 
Copper,  discount,   40  to  40  and  10  pc. 

off  Revised  list. 
Steel  Clad  20  p.o.  dis. 

Bells—  Band, 
Brass,  60    to  66§. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 
Cow. 
American  make,  discount,  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 

Farm. 
American, eacn 2  00    5  00 

House, 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz  3  35    4  75 

Moulders'    "      7  50  10  00 

Blacksmiths'   discount   35,40  percent 

Belting. 

Agricultural,  50  per  cent. 
No.  1,  leather,  dis.  40  &  5  per  cent. 
Best,  ditto,  30  to  33}  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits — Auger. 
Gilmour's  dis  60  per  cent. 
Excelsior,  discount  60  percent. 
Rockf  ord  Common,  65  to  65  and  5  p.c. 

"       Perfection,  50  and  10  per  c. 
Jenuing's  Gen,  net  list  to  5  p.  cent  dis 

Car. 
Gilmour's,  47 J  to  50perce.it 

Expansive 
Clark's.  15  per  cent. 
Excelsior,  10  percent. 


Gimlet 

Clark's,  per  doz 0  65    0  90 

Diamond,  Shell  "       100     150 

Nail  and  Spike,  per  gross    2  25    5  20 
Blacking,  (Catchpole's). 

No.  1,  Egyptian  Blacking 9  00 

"2,  v  "  4  50 

Blind  Rollers. 

Annex    per  doz.     1  25    1  75 

Mascot    "  1  35    1  85 

Erminie  "  1  12    1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb Oil    0  15 

Bolts. 
Carriage,  dis,  70. 
Tire,  dis   60  to  60  and  10  per  cent 
Stove,  dis.,'0  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  70  to  70  and  10  per  cent 

Boring  Machines. 

Complete,  with  Augers,  ea.    5  00    7  5C 

Braces. 

Barber's   6  00    1  To 

Barber's  Ratchet 10  00  11  00 

Farmers' 2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Sh  el  f . 
Japanned  Canadian,  per 

doz.  pairs 0  50     3  40 

Berlin  Bronze  Cana'n  ....     0  85    3  20 

Broilers. 
Light,  dis.  65  to  67 J  per  cent. 
Reversible,  dis.,  65  to  67}  per  cent. 
Vegetable,  per  doz,,  dis.  37}  per  cent 

Henis,No.8        "       6  00 

"    No.  9        "      .....' 7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz    500    4    23 

Bat  Is — Brass. 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  and  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  65  &  10  to  70  pc. 
Loose  Pins,  "    65  &  10  to  70  p.c. 
Berlin  Bronzed,  dis.  70,  70  and  5  per 
cent. 

Gen  Bronzed, perpair  0  40    0  65 

Can  Openers. 

Acme,  per  gross   9  00    10  00 

Sardin    Scissors,  per  doz.    3  75      4  50 
Card. 

Horse,  per  doz 0  60    100 

Carpet  Stretchers. 

American,  per  doz 1  00    1  50 

Bullards  "      6  50     .... 

Carpet  Sweepers. 

Bissell,  per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "       30  00    33  00 

Cartridges — See  Ammunition . 
Castors. 
Bed,  new  list,  dis.  50pc.  )  to  50  and  5 
Plate  dis.50pc  )     per  cent. 

Cattle  Leaders. 

No  31  and  32,  per  gross 8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  J  10 

Queenston      "  l  io 

Napanee         "  l  io 

Chalk. 
Carpenters'  Colored,  per 

gross 0  45    0  75 

White,  lump,  per  owt  ....    0  60    0  65 

Red 0  05    0  06 

Crayon,  pBr  gross  0  14    0  18 

Chisels — Socket,  Framing  and  Firmer 
American, dis  70  per  cent. 
Canadian,  dis   35  per  cent. 

Tanged  Firmer  per  doz 0  85     4  00 

Churns 
Daisy,   dis.  from  factory  60  and  2% 
per  cent.    Prom  stock  60  per  cent. 


Clamps. 

Judd's,  dis.  20  p.c. 

Stearns, per  doz 8  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 
Box 3  60  13  00 


3  60 


Side 

Enterprize,  No.0 135 

No  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  }  p.c 

Cradles,  Grain. 
Canadian,  discount  25   o  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe "dies)  (Amer.  list 
dis.  40  per  cent 


Pilkington. 
[Discount  10  p.c.  off  for  box  lots,  and 

10  and  5  for  10-box  lots.] 

Ordinary. 

st  break  $3  66 

2nd      "      

3rd      "      

4th      "      

5th       "      

6th       "      :.. 

7th       "      


3  90 

4  60 

4  95 

5  40 
5  90 
0  50 


Picture  Glass 
Pilkington's  ordinary. 
1st  break  4 


2nd 
3rd 

4th 


Hart  Mfg.  Co.,  (bolt  dies)  (Amer.  list)  5th 
dis.  25  per  cent.  6th 

Door  Springs.  7th 

Torrey's  Rod,  per  doz 2  0 

Coil,    per  doz 0  88    160 

English,     "      2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  per  doz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37 J  to  40  per  cent. 
Standard,  dis.  47}  to  50  p.  c. 

Elbows — Stove  Pipe 
$1.00  to  $2.65  per  doz. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  61 

Wine,  per  doz 1  30    2  25 

Star,  "        2  80    3  90 

FennsCorkstops.No  2p.doz   170 

Petroleum,  per  doz  4  50    6  50 

Files  and  Rasps. 
Kearney  &  Foote'3  discount  Am.  List   Axe 

57 J  to  60  per  cent. 
Black  Diamond,  50  &  5  per  cent,  dis 

to  50  and  7}  Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Toronto  File  Co.,  50  and  10  to  60  p.c, 

Amer.  list 
Jowitt's,  dis.  Can.  list, 25pc.  to  27$  p.c. 
Globe  File  Co.'s  disc.  60  per  cent. 


0 


4   25 


Gas  Fittings  and  Staple  Brackets. 

Jas.  Barwell.  Toronto— Dis.  20  to  25  p. 
c,  free  of  du*y.  Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each   0  30 

Enamelled"      0  55 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    3  88 

Hammers — Nail. 

Maydole's   net  list  to  5  per  cent.  dis. 
Can.  discount  25  to  27}  p.c 
Tack. 

Magnetic,  per  doz  1  10    1  50 

Sledge 

Canadian,  per  lb 0  12}  0  13 

Ball  Pean. 
English  and  Can.,  per  lb       0  25 
Handles. 

per  doz 00 

Store  door   "    100 

Chest,  per  doz  pairs 0  40 

Chisel. 

Firmer        per  gross 3  00 

Socket  Firmer  "         335 

Socket  Framing  per  gross    3  75 

Fork. 

C.  &  B., discount  35  per  cent,  to  40  p.c 

Hoe. 


0  30 

3  50 

1  80 

2  50 

4  50 

8  00 

5  00 


3  75 
0  8C 


0  25 


0  80 


Horse    Rasps,    Kearney   &  Foote's  dis  C.&B.,  discount  35  per  cent,  to  40  n  c 
Am  list,  50  p.c.  to  50  and  10  p.c.  Saw. 

Horse  Rasps,  dis.  45 p.c.  Amer.  Hellers   American,  per  doz 1  00    125 

Horse  Rasps,  Spencer's,  dis.  Can.  list 
40  p.c. 

Horse  Rasps,  Toronto  File  Co.,  50  and 
10  p.c,  Amer.  list. 

Fluting  Machines. 

Each  0  60    2  00 

Forks. 

Hay, Manure,  etc,dis.40  to  45  p.c. 
Freezers,  Ice  Cream. 

Gem,  dis,  57}  to  60  per  cent. 
Shepard's     Lightning,  dis.    50 
and  10  p.c 

Fruit  Presses. 

Henis'    per  doz 

Enterprise, discount  lOp.c 
Shepard's  Queen  City,  dis.  15  p.c; 

Fry  Pans. 
Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  etc. 

Stanley's,  dis.  50,  55 p.  c. 

Wire  Gauges 

Winn's  Nos.  26  to  33,  each     165    2  40 

Glass. 

Window. 

Box  Price 


4   00 


Star. 


Size 
United 
inches 
16  to  25 
26  to  40 
41  to  50 
57  to  60 
61  to  70 
71  to  80 
81  to  85 
86  to  90 
91  to  95 
96  to  100 


Per 

50  ft 


1.20-25 
1.40 


Per 

100  ft. 

2.40 
2.70 
3.10 
3.40 
3.70 
4.10 
4.50 


Double 
Diamond 
Per      Per 

50  ft.   100  ft 

1.75 

2.00 


Plane. 

American,  per  gross 315 

Hammer  and  Hatchet. 

American,  per  doz 0  50 

Cross  Cut  Saw. 

Canadian  perpair 0  18 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40 
Lanes,  45  to  47H  p.c.  dis 
Hatchets. 
to  50  Can.,  dis  40  to  42}  pc. 
Hinges. 
Blind,  Parker's, dis.  60  to  60  and  10  p.c 
"      hepard's  Noiseless,  dis.  60  p.c 
"  "    Buffalo,  dis  60  to  70  p.c 

Light  T  and  strap, dis  62}  to  65  per  ' 

Heavy,  per  lb 03  3-5    0  043 

Screw   hook  and  hinge — 

6  to  10  in.,  per  set    0  00    0  04 

12  up  '     "     ■    0  CO    0  03 

Per  doz.  sets 

Screw,  Eureka  '13    1  go 

Gate,  Clark's 1  50    2  20 

"       Shepard's,  dis  50  to  60     c 

Per  doz.  pairs 

Spring    150    3  50 

"    Shepard's  Samson    1  75    1  90 
Hoes. 
Garden,  Mor  ar,  etc.,  discount  40 

45  per  cent. 
Planter  doz  4  00    5  0< 

Hooks—  Cast  Iron 

4  50   BirdCage,    per  doz  0  50 

5.00    Clothes  Line,    "         0  27 

5.50   Harness,  "         0  72 

6.25   Hat  and  Coat,  per  gross..    100 

7.00  Chandelier    per  doz    0  50 

8.00  Wrought  Iron. 

9.0o  Wrought    Hooks   and    Staples,   Can 
10.00      dis.  40  and  5  to  40  and  10  per  cent 


1  It 
0  63 
0  88 
3  00 
1 


GEO.  A.  COWAN,  Montreal  Agent,  204  St.  James  St. 


Fuel  is  a  Large  Item  in  Your  Expense  Acconnt 

CUT  IT  DOWN  ONE-THIRD 

By  covering  your  Steam  Pipes  and  Boilers  with  SECTIONAL  MINERAL 
WOOL  COVERING,  preventing  condensation  and  loss  of  steam. 

Others  have  done  it,  why  not  you?    Full  line  ASBESTOS  GOODS 
on  hand 

Canadian  Mineral  Wool  Co.,  Ltd., 

Ill  BAY  STREET,  TORONTO. 
GEO.  R.  THOMPSON  &  CO.,  Manitoba  Agents,  Winnipeg. 
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HAKDWAKfc. 


Wrought  Hooks  and  Staples,  Amer 
dis.  75  and  10  to  80  per  cent. 
Wire. 
Hat  and  Coat, dis.  55  to  60  p.e 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.  50  to  55  per 
cent. 

Horse  Nails 
Canadian,  dis.    65  to  70 

Horse  Shoes, 
F.O.  B.  Toronto  &  Hamilton  ....  $3  80 
Snow,        "  "  ...     3  90 

P.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  P icks. 

Star.perdoz 3  00    3  25 

Kettles . 
Brass  spun,  7$  per  cent.  dis.  off  new 

list. 
Copper,  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 
American,  60  and  5  tt>  60  and  10  p.c 

Keys 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.  P.,  85  to  3  00 

per  doz. 
Bronze,  Berlin,  per  doz   ..    2  75    3  25 
Bronze  Gem,         "        ....    6  00    9  00 
Sava  "         ....    8  75  10  00 

Shutter    porcelain,  F    & 

t,   screw,  per  gross 4130    4  00 

Knives. 
Clauss,  bread,  cake  and  paring  knives 
$7.20  per  doz.  nett. 

Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain   lined,  per  doz    2  20    5  60 
Galvanized,  1  87     3  85 

King,  wood,  "  2  75     2  90 

glass  '  4  00    4  50 

All  glass,  '  1  20    1  30 

Lines. 

Pish,    pergross  105    2  50 

Chalk,  "  1  90    7  40 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &  Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  percent,  27$  per  cent,  to 
30  per  cent. 

Padlock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17$  percent 

Mallets. 
Tin.imiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory      "  1  25    3  75 

Lignum  Vitas,  "  3  85    5  00 

Caulking, each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis.  174  to  20 
per  cent.  dis. 

Home,  each 

Mincing  Knives. 

American,  per  doz     42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  to  70.10  per  cent 

Nails. 
Cut  Nails  (Iron) 

1.  Either    Canada     or     American 

Pattern. 

Basis— 50  to  60  dy 2  30 

40dy 2  35 

30  dy 2  40 

20, 16&12dy 2  45 

10  dy 2  50 

8&9dy 2  55 

6&7  dy 2  70 

2.  American  Pattern  Only 

from  4  to5dy 2  90 

3dy.(lath) 3  30 

3   Canada  Pattern  Only 

from  4  to  5  dy 2  80 

3  dy.  (lath) 3  20 

3dy.  A.P.  Pine 3  90 

Cut  Nails  i  steel)  Add  10c.  to  the  prices 

in  list  for  iron  nails. 
Wire  Nails,  75,  5 per  cent. from  List 
Jan.    8,  '92       Extras  as  per  List  for 
jpecial  nails     Terms,  4  months  or  3 
per  cent.  cash. 

Brads  &Moulding  Nails,  75,  5perc, 
from  new  list. 

Nail  Pullers. 

Uerman  &  American —    1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa- 
gon       3  38     4  00 

Diamond 12  00  15  00 

Netting. 
Poultry,  "0  per  cent  dis. 

Import  f  0,  10  per  cent. 
Oil. 
Canada  Refia«1  Oil  (Toronto)  11        15 

P.arboa  Safety      "      0  17     0  18 

Ranada  WW.      "      0  20    0  22 

AmflrioanW.W. "      0  25 

S    B.  Seal per  gal  0  63    0  65 


Oilers. 
McClary's  Galvan.  Iron 
Oil   Can,    with    Pump, 

per  doz 19  50 

Zinc  and  TiD,  dis.  50,  50  and  10. 

Copper, per  doz 1  25    3  50 

Brass,  " I  50    3  50 

Malleablo,  dis   ah  per  ct. 
Pails. 

Galvanized,  per  doz  2  25    3  30 

Pencils. 

Dixon's,  per  gross 100    4  25 

Carpenter 2  25    3  60 

Picks 

Par  doz 6  00    9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    l  00 

Planes. 
Wood,  bench,  Canadian  dis. -60  per 

cent    American  dis. 57$ 
Wood,  fancy  Canadian,  or  American 

35  to  37$  per  cent. 

Ba i ley' s( Star.  B,  &  L.Co.)42$  to  45  p.c. 

Miscellaneous,  dis.  15  to  17$  percent 

Bailey'sVictor.dis.  15  to  17$  per  cent 

Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.   prs.   dis 

37$,  40  p   c. 
Button's  Imitation,   per 

doz 5  00    9  00 

German,  per  dcz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys 

Hothouse,  per  doz 55    100 

Axle 22        33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  57$  to 

60  per  cent. 
Pitcher   Spout,  65  to  67$  p.c 
Canadian  Cistern  60  to  62$  p.  c.  from 

factory. 
Canadian  Pitcher  Spout  67$  to  70  -   o. 
from  factory. 

Punches 

Saddler's,     per  doz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  perinch     100 

Putty 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs  2  50    2  75 

Rail. 

Barn  Door,     per  foot 3         3$ 

Sliding  Door,         "       ....  3J        3} 

Lanes,  33$  to  35  p.c.  dis 

Rakes. 

Cast  Steel  and  Malleable   Canadian 

list  dis.  40  to  45  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent.  cash. 
Copper  Rivets,  dis.  50  per  cent. 
Iron  "  "    55  per  cent. 

Burrs,  Iron,  50  and  10 

Rivet  Sets. 
Canadian  dis. 30,35 perc 
Rope 

Per  lb. 
Sisal.    Manilla. 
7-16  in.  and  larger..       7J  9}      10 

•4,5-16,  %  in 8*  10J      10J 

Cotton,  per  lb 18        20 

New  Zealand  8$         9 

Russia  Deep  Sea,  per  lb..        1*3      13$ 

Jute    "    ...   •    06|      07$ 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  dis  37.$  to  40  per  cent 

Sad  Irons. 

Mrs.   Potts,  per  set       75        80 

ii  N    P.         '  1  00    1  05 

Sad  Heaters. 

Dome,  Shepard's,  per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&  A.,  sand,  35  to  37H  per  cent. 

Emery,  per  quire 55        90 

Sash  Cord 

Perlb 22        50 

Sash  Locks. 
Triumph  and  Morris,  dis  37$,  40  per 
cent. 

Kempshell's  dis.    40,   62$  percent 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 
Sectional,  per  lb ij 

Saws. 
Hand,  Disston's,  dis   10  p.  c. 
S.  &  D  ,  dis.  35  per  cent,  to  40  per  cent 
Cross  Cut,  Disston's,  per  ft.  35  to  55. 
S  4  D  dis.  35  p  o.  on  Nos  2  and  3. 


9  00 


4  50 
3  50 


6  00 


4  00 


4  00 

5  75 


Hack,  complete,  each 

"       frame    only  

Saw  Sets. 

Per  doz 1  65 

Scales. 

Canadian  List,  dis.  40  p.c 

Scale  Beams. 

Canadian,  B   S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,    perdoz  ., 2  10 

Foot,       "  40 

Screens. 
Window,  patent,  per  doz    5  00 
Screw  Drivers. 

Sargent's,  per  doz 65 

Screws. 
Wood.F.  H.,  Iron,  and  Steel,  77$  per 

cent.,  dis. 
Wood,  R.H.      "      72$  per  cent.  dis. 
"      P.  H.  Brass75 
•'      R.H  70 

Diamond  Point   wood   screw   nails 
bright,  dis.  77$  and  20  per  cent 

Bench,  wood,  per  doz 3  25 

Bench  iron  per  doz 4  25 

Scythes 
Discount  40  to  45  percent. 
Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis.  75  percent. 
B.  &  W.  N.  P  ,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
.Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"       N.P„  70  percent. 
Clauss  Full  nickel,  60  p.c.  oft 

"      Japanned  handles,  70  p.c.  off 
Sheaves 
Sliding  Door,  per  set    ...        77    1  40 

Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz 

"  tinned, 

Tin  Rim,  "  " 

"  black,       " 

Snaps 
Harness,  German,  dis  35  per  cent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  \  or  V4  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Perlb 0  28    0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves. 

Wood,  English  1  80 

Iron,  American  1  35 

Spoons  and  Forks. 
TeaSpoons pergross    7  50    12  00 


1  15 

1  35 

2  30 

1  80 


75    2  75    Cigar  Box  Nails,  dis.  45  percent. 

75     Shoe  Finders' Taess  and  Nails,  dis.  37$ 
percent. 

Tape  Lines. 
English,  ass  skin  perdoz.  82  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,     each  0  90    2  85 

steel. each  .    0  80    8  00 
Thermometers. 
Tin  case  &  dairy, dis. 75p.c 

Thimbles. 
Asbestos,  filled,  per  doz., 25  to  33$  p  c 

Ties. 
Cow.perdoz 1  -io    2  50 

Tinner's  Shears  and  Snips 

P.S.&W.,netlist. 

Canadian  10  to  15  per  cent  dis. 

Tinware. 
Stamped,  dis.  Assnlist.70,  and  12$  per 
cent,  to  70   and  25  p.c.   on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "        " 

Transom  Lifters 
Payson's,?2.60  to  85.00  per  doz. 

Traps 
Game,  Newhouse,  dis  33$  p.c.  to  35  p.c 
Game.H  &N..P.S.  &  W.  or  Steel,  60 
and  10  to  67$  per  cent. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  12$  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
"  cotton,  per  lb   ..     0  18    0  20 

Mattress,  per  lb  0  33    0  45 

Staging  "  0  27    0  36 

Broom  ".        0  30    0  5* 

Binding,  flax,  per  lb 

"         jute       "       

"  Blue  ribbon    0  12$ 

"         Redcap 0  11$ 

"  Crown 0  10$ 

"         Silver  Composite  0  09 

Freight  allowed  to  any  station 
south  and  9ast  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand, perdoz 4  00  fi  00 

Bench,  parallel,  each  2  00  4  50$ 

Coach,  each 6  00  7  00 

Peter  Wright's,  per  lb 0  12  0  13 

Pipe,  each   5  50  9  00 


1  35 

1  60 

2  45 
2  25 


5  00 
2  35 


90 


Dessert  "     '*         21  00  

Table       "     "         30  00    30  00 

Dessert  Forks....         "         24  00  

Medium     " 
Table  "      . 

Squares. 

Iron,   perdoz   165 

Steel,  dis.  75  and  10  to  80  p.c. 

Try  and  bevel,  dis.  50  to  52$  per  cent 

Staples. 
Fence,  galvanized,  per  lb  3}      4 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 

cent. 

Stove   Polish,   (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz   l  7b 

No  1,  Stove  Paste,  per  gross S  00 

•'2       "  4  80 

Stone. 

Washita,  perlb 0  25 

Hindostan,  per  lb 0  06 

Slips,  per  lb 

Labrador,    perlb 

•'         Axe,    "        

Turkey  '       

Arkansas  "      

Water-of-Ayr    "      

Scythe,  per  gross 3  50 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut, Carpet  Blued,  gimp,  55  per  cent 
"  tinned,  dis.  57$  per  cent. 

Swedes' iron,  blued  or  tinned,  dis.  50 

per  cent. 
Upholsterers" dis.  50  percent. 
Copper  Nails, dis.  60  per  cent. 

"      Tacks,  45  per  cent. 
Clout  Nails,  dis.  60  p.  c  to  65  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  65  per  cent. 
Trunk  Tacks,  dis.   57$  per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  6t%  p.c 


Saw, perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz 4  On    8  50 

Washers  "  Iron,"  40  per  cent.,  4    mos. 
or  3  per  cent. 

Well  Wheels. 

27  00 Amer.,perdoz.  8,10  &12in.    3  38    6  Oo 

36  00 

Wire. 
Brass  Wire,  16  to  25  wire  gauge,  21  to 

26c.  lb. 
Copper  Wire,  5  to  10  p.  c.  off  Amer. list 
Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
Bright,  Coppered  steel  and  spring  20 
per  cent  f.o.b.  Montreal 
Plus  10  centsf.o.b.  Hamilton. 
"     10      "       "    Toronto. 
"     14      "       "     London. 
Broom  Wire  5J  to  6Jc.  per  lb. 
Clothes  Line  Wiie,  19  gauge,  per  doz 
coils    3  95 

Wire  Fencing. 

Galv.2barb,2$&5in.  apart       1, 
"     4      "    4  &  fl  "       "  /4 
"    Plain  twist,  all  deld  Z\ 
"    Steel  thorn  and  rib- 
bon            4} 

"  Lock  Barb,"' 4  point 

Ditto  Glidden  2  point 

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points 

Steel  staples  0  03}  0  04" 

Terms,  60  days   or  2  per  cent,  in  30 
days. 

Wire   Cloth. 

Ordinary,  discount  2b  p.c. 

Painted  Screen,  p.lOOsq  ft    185    190 


50 

07 

9 

0  13 

0  15 

0  50 

1  50 
0  10 
5  00 


4J 
4 

5 
0  C4$ 
0  04$ 

0  04$ 


Wrenches. 
Acme,  35  to  37$  per  cent. 
Agricultural,  70  and  5  to  70  and  10  p  c 
Standard,  dis.  60, 60  &  lOp.c. 
Coe's  Gen'ne,  dis.  32$  to  65  p.  c  dis. 
Diamond,  dis.  33$,  35  p.  c. 
Towor's  Engineer,  each    ..    2  00    3     ' 

S.,  perdoz 5  80    7    o 

G.  &K.'sPipe     "      6  00 

Burrell's    "     each 3  40 

Pocket,  perdoz 125    2  00 


TRADE  MARK  FOR 


Simpson,  Hall,  Miller  &  Co., 

1 6  and  1 8  DeBresoles  St.,  Montreal. 


HOLLOW   WAr«e- 


REGISTERED 
TRADE  MARK  FOR 

Manufacturers  of  the  knives,forks,spoon& 

I  Finest  Quality  Electro-Plated  Ware. 

And    Sole    Manufacturers   of   the    Celebrated 

*  WM.   ROGERS'  Knives,  Forks,  Spoons,  Etc.    a. j. whimbey,  Manager 


TORONTO  AND  STRATFORD. 

Canada's  Greatest    Business    Schools. 

CHRTV  nPM  I  ARQ  invested  in  a  first- 
rUn  I  T  UULLftnO  class  business  educa- 
cation  willproduce  highly  satisfactory  results. 

Others   have  found  it  a   paying  investment 
Why  don't  you  try  it  ? 
"Write  for  catalogues. 

SHAW  &  ELLIOTT,  Principals. 


NONE    GENUINE 
WITHOUT    THIS     LABEL 


J0HNlucas&co- 


BLACKSMITHS'  TOOLS. 


> 


Borseshoe  Vises. 

Price,  No.  1,  -  $4.00 
"      No.  2,  -      7.50 

Will  save  their  cost 
in  a  week's  sharpen 
ing 

©© 


A.B.JARDINE&Co. 

HESPELER,   ONT. 


You  wil    Insure  Success 

STOVE 


IN   THE 


Business,  by  selling 


"SouYenir"5toves  and  Ranges 

They  are  Leaders  and  Sure  Profit  Makers. 

If  you  are  not  acquainted  with  the  superior 
merits  of  these  goods,  order  samples,  and 
you  will  lead  your  competitor  in  sales. 

The  Gurney-Tilden  Go.  Ltd, 

Successors  to  The  E.  &  C.  Gurney  Co. 

HAMILTON  -  =  ONTARIO, 

Ei  Hardware  Merchants  3 

^=  Olauss  Shears  and  Scissors  ^ 

^  Fine  G-oods,  Big  Profits  3 


Clatiss  Shear  Co.,  Toronto.    ^ 


^iiUiiaiiiuuuiiiuuiuuiiiiiUiiiiiuuiiUiUiuaauiUUiuauu^ 


'S 


LIQUID 
GLUE 


IS    THE    BEST 


THE  ART  MtTHOPOIX  Agents. 

131  Yong-e  Street,  TORONTO. 


OUR  SALES  OF 


"BURHAM 


»   Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  others 
Try  it  and  be  convinced 

Sole  Consignees  for  Canada, 

IWRAE  &  CO.,  OTTAWA 


SANDERSON  PEARCY  &   CO'S 


Pure  Prepared  Paint 


HAS  NO  EQUAL 

For    all    kinds    of    Painting. 


It  is  made  of  pure  and  unadulterated  substances  which  allow  it  to   EXPAND  and   CONTRACT  on  outside  surfaces 
without  cracking.     For  inside  work,  it  dries  with  a  gloss,  durable  finish,  equal  to  that  obtained  by  the  use  of  Varnish. 


Sanderson  Pearcy  &  Co.  ijonmima.  Toronto. 


.  .  ELEY'S  .  . 

CANADIAN    CARTRIDGE 


Loaded  with  Best  Powder  and  Patent  Shot. 

Elevs    Gun    Wadding 


O 

BLACK  EDGE 


THICK  FELT 


PINK  EDGE 


OVERSHOT  CREASE-PRaOF 

Mannfacturers  of  EB  and  other  Percussion  Caps. 

To  be  had  of  All  Dealers.  Wholesale  Only. 

ELEY  BROS.,  LTD. 

254  Gray's  Inn  Road,  LONDON,  ENG, 


FINEST    QUALITY 

RUBBER  BELTING 


"  MONARCH  " 

"RED  STRIP" 

"LION"  brands 

PARTICULAR  ATTENTION  GIVEN  TO 
ORDERS  FOR  LARGE  SAW  MILL  BELTS, 
ENDLESS  OR  STRAIGHT  .... 

The  Gutta  Pergha  &  Rubber  Mfg.  Go. 

OF  TORONTO,  LTD. 

61-63  FRONT  STREET  W.,  Toronto. 


THE     BEST 

Lawn    Mower 

IN  THE  MARKET. 


Th< 


^ 


*« 


S# 


A> 


.<* 


Improved  for  1894. 

10K  in.  Wheel. 

12,  14,  16,  18  and  20  in. 


Patented  in  England  May  15th,  1893 
"         "  Canada      "      29th,     " 
"         "  United  States  Dec.  12th,  1893 


For  Sale  by  all  "Wholesalers. 


Manufactured  by  ...     . 

A.  R.  WOODYATT  &  CO. 

GUELPH,  CANADA. 


VOL.  VI. 


TORONTO,  APRIL  7,  1894. 
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MAGNOLIA  METAL 


IN     USE    BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST   ANTI-FRICTION    METAL    FOB 

High-Speed  Engine,    Dynamo,    Rolling-Mill,   Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL   CO., 


London  Office :  75  Queen  Victoria  St. 
Chicago  Office  ;        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortland  Street.  NEW  YORK. 
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THOUSANDS 

op .  . 

GAIiliOflS 


If  you  are  not  you  are 
missing  something. 


of  Mander  Bros.  Varnish 


have  been  sold  in  Canada  since  the 
New  Year. 


U 

s 

I 

i! 


ARE 
YOU 

HANDLING 
IT? 


SOLE  AGENTS  FOR  CANADA 


Walter  H.  Gottingham  &  Co. 


A  large,  handsome  Show  Card  sent  with  every  order  for 
Mander's  Varnish.  If  you  are  handling  Mander's  Varnish  and 
have  not  one  of  these,  send  for  one  and  it  will  be  sent  free. 


Fine  Paints  and  Varnishes. 


MONTREAL 


GALVANIZED    TWISTED 


Lower 

Than 

Ever 


Write 

For 

Prices 


RICE  LEWIS  &  SON  i»w 


Wholesale  Hardware  Merchants 


TORONTO 


"STEEL-CLAD" 
BATHS 


Are  Cheaper 

and  more 
Desirable  than 
Boxed-in  Tubs 


MANUFACTURED    BY 


THE  TORONTO  STEEL-CLAD  BATH  AND  METAL  CO. 

123  Queen  St.  East,  Toronto,  Ont.  limited 


Railroad  Mil  Cans, 

Railroad  Milk  Can  Trimmings, 

Creamer  Cans, 

Creamer  Can  Trimmings, 
Creamer  Can  Taps, 

Sap  Buckets,  all  styles  and  sizes 
Maple  Leaf  Sap  Spiles 

MILK  CAN  TRIMMINGS 


Our   DAIRY  PAILS   are  the  best 
and  heaviest  on  the  market. 


Kemp  Manufacturing  Co. 


TORONTO. 


. .  HARDWARE . . 

A    PRACTICAL   JOURNAL    FOR   THE    WROUGHT,    CAST,    STAHPED, 
SHEET  AND  SPUN   METAL  TRADES. 


Published  Weekly. 


$2.00  a  Tear. 


Vol.   VI. 


TORONTO  AND  MONTREAL,   APRIL  7,   1894 


No.    14 


J.  S.  McLEAN, 

President. 


HUGH  C.  McLEAN, 

Sec.-Treas 


THE  J.  B.  McLEAN  PUBLISHING  COMPANY, 

FINE  MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 
HEAD  OFFICE:  .  .  10  Front  St.  E. 

MONTREAL  OFFICE  :         •  146  St.  James  St 

E.  Desbarats,  Manager. 

NEW  YORK  OFFICE  :     Room  41,  Times  Building. 

Roy  V.  Somervllle,  Manager. 

EUROPEAN  BRANCH  : 

Canadian  Government  Offices, 

17  Victoria  St.,  London,  S.W. 
R.   Hargreaves,  Manager. 

John  Cameron,  General  Subscription  Agent. 


WILLIAM  JACKS,  M.P.,  known  as 
the  "  Scottish  Iron  King,"  during 
a  recent  speech,  said  that  England 
was  losing  her  foreign  markets  on  account 
of  strikes.  This  is  only  true  in  part.  Eng- 
land has  undoubtedly  lost  much  of  her 
trade  from  this  cause.  It  was,  if  we 
remember  rightly,  while  English  em- 
ployers and  employees  were  in  the  years 
gone  by  engaged  in  one  of  their  disputes 
that  Belgium  iron  first  got  a  foot-hold  in 
Great  Britain.  It  was  no  doubt  under  simi- 
lar conditions  that  Germany  and  other 
countries  were  enabled  to  enlarge  the  r  ex- 
ports to  England.  But  strikes  have  not 
been  the  only  cause  of  the  Mother  Land 
having  her  domestic  and  foreign  trade  cut 
into  by  other  countries.  In  fact  there  may 
be  said  to  be  at  least  three  other  causes.  In 
the  first  place  it  must  be  remembered  that 
all  the  important  nations  of  the  world  have 
been  erecting  around  their  borders  high  tariff 
^  walls  for  the  particular  purpose  of  keeping 
out  the  manufactured  products  of  Great 
Britain.  Then,  as  their  own  industries  de- 
veloped they  began  to  devote  their  ener- 
gies to  acquiring  a  share  of  the  foreign  trade 
which  England  still  enjoyed-  Germany  is 
the  most  striking  example  of  this.  Then 
another  factor  that  has  worked  against 
Great  Britain  is  the  fact  that  labor  is 
cheaper  in  the  European  countries.  But 
England  still  enjoys  a  large  share  of  the 
world's  trade,  and   since  the  day  for  high 


tariffs  is  waning,  her  prospects  for  the  future 
are  brighter  rather  than  otherwise 

*         *         * 

The  depressed  condition  of  trade  in 
the  United  States  and  the  consequent 
unusually  low  prices  ruling  there  has 
enabled  manufacturers  of  that  country  to 
ship  goods  into  Canada,  which,  on  account 
of  the  duty,  they  have  not  hitherto  been 
able  to  do.  This  has  been  particularly 
true  in  regard  to  articles  appertaining  to 
the  hardware  trade.  The  Cus'oms  Depart- 
ment alleges  that  various  lines  of  goods  are 
being  brought  into  the  country  at  prices  be- 
low the  original  face  value ;  that  such  gouds 
are  as  a  rule  consigned  by  vendors  in  the 
United  States  to  themselves  in  Canada,  and 
that  the  conditions  of  sale  require  the  deliv- 
ery of  the  goods  on  the  basis  of  the  fi eight 
and  duty  being  paid  by  the  foreign  vendor.  In 
consequence  of  this  the  collectors  at  the 
various  ports  of  entry  have  been  directed 
to  take  every  precaution  to  discover  any 
such  attempted  evasions  of  the  require- 
ments of  the  Customs  laws,  and  in  any  case 
where  the  circumstances  seem  to  warrant  it 
the  goods  should  be  detained  and  invoices 
forwarded  to  the  department  at  Ottawa  for 
examination.  The  Customs  authorities  may 
or  may  not  have  good  ground  for  alleging 
what  they  do,  but  if  goods  are  being  entered 
at  anything  like  the  prices  at  which  some 
staple  lines  are  being  sold  in  the  United 
States,  it  is  not  surprising  that  their  sus- 
picions should  be  aroused,  nails,  for  in- 
stance, being  sold  at  actually  less  than  the 
cost  of  the  raw  material,  and  it  is  well  known 
that  some  of  these  nails  have  been  coming 
into  the  border  towns  of  Canada  lately. 
*  *  * 

Excessive  freight  rates  has  long  been 
a  drawback  to  the  Canadian  export  cat- 
tle trade.  Even  in  the  days  before  Eng- 
land placed  an  embargo  on  our  cattle  the 
American  exporter  often  had,  from  this 
reason,  the  advantage  of  the  Canadian  ex- 
porter on  the  Liverpool  and  London  markets, 
notwithstanding   that   the   former  could  not 


take  his  cattle  there  on  the  hoof.  The  rates 
were  against  the  Canadian  exporter  in  re- 
gard to  both  the  railway  and  steamboat 
freights.  At  that  time  the  latter  difficulty 
could  be  overcome  to  son.e  extent  by  ship- 
ping from  Boston  ;  but  the  fact  that  this 
meant  the  slaughtering  of  the  cattle  as  soon 
as  they  were  landed  in  Liverpool,  deterred 
shipment  of  Canadian  cattle  being  general 
from  that  or  any  other  American  port.  And 
now  that  Canadian  exporters  would,  if  they 
could, ship  by  the  way  of  someAmerican  port, 
on  account  of  the  much  lower  freights,  they 
cannot,  owing  to  the  regulations  instituted 
by  the  Harrison  administration,  prohibiting 
the  transportation  of  Canadian  cattle  across 
United  States  soil.  Cattle  men  assert  that 
the  excessive  freight  rates  levied  by  the 
Canadian  steamship  lines  is  a  greater  deter- 
rent to  the  cattle  industry  than  even  the 
embargo  placed  against  our  cattle  by  the 
British  Government  a  year  or  two  ago,  and 
at  the  moment  are  more  anxious  for  relief  in 
the  one  instance  than  in  the  other. 


The  Canadian  export  cattle  trade,  instead 
of  being  handicapped  by  excessive  freight 
rates  in  the  competition  for  the  English 
market,  should  be  given  every  encourage- 
ment. During  the  fiscal  year  ending  June 
30,  1893,  we  exported  99,904  cattle  valued 
at  $7,402,208  to  Great  Britain,  and  the  year 
before  the  respective  figures  were  101,426 
and  $7,481,613.  As  our  total  exports  last 
year  of  horses  to  all  countries  were  in  value 
but  $1,461,157,  swine  but  $146,090,  sheep 
but  $1,247,855,  it  is  easily  seen  that  the 
cattle  trade  is  far  more  important  than 
these  other  three  classes  of  animals 
combined.  In  fact,  in  importance  the 
cattle  export  trade  only  ranks  below  that  of 
lumber,  grain  and  cheese.  How  to  remove 
the  anomaly  which  is  now  stunting  its 
growth  is  a  delicate  question  to  decide. 
Wm.  Mulock,  M.P.,  proposes  to  do  so  by 
relegating  to  the  Goveror-in-Council  the 
duty  of  fixing  the  rates  ;  and  the  cattlemen 
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at  a  meeting  held  a  few  days  ago  in  To- 
ronto, endorsed  the  bill  which  that  gentle- 
man has  introduced  in  Parliament.  Steam- 
ship lines  are  public  carriers,  and  being 
such,  it  seems  only  proper  that  the  Govern- 
ment should  interfere  as  far  as  in  it  lies 
when  said  steamship  lines  are  extorting 
arbitrary  rates  from  shippers  for  the  carry- 
ing of  cattle  or  any  other  kind  of  freight. 

*  *  * 

The  uses  to  which  paper  can  be  put  seem 
unlimited.  There  are  car  wheels  and  boots 
and  utensils  and  many  other  things  made 
from  this  material.  And  now  a  London 
firm  of  engineers  have  hit  upon  a  successful 
method  whereby  barrels  can  be  evolved  from 
paper.  The  paper'from  which  the  barrel  is 
made  is,  after  being  sorted,  reduced  to  a  pulp 
in  a  machine  provided  for  the  purpose.  As 
fast  as  th :  pulp  assumes  a  proper  degree 
of  consistency,  it  passes  from  the  pulp  ma- 
chine to  the  floor  below,  where  it  is  received 
by  an  accumulating  tank  in  which  is  p'aced 
the  apparatus  for  forming  the  bodies  of  the 
barrels.  In  this  tank  the  pulp  is  transformed 
from  a  semi-flu  d  to  a  solid  mass  by  impinge- 
ment with  an  endless  traveling  blanket 
which  picks  up  the  pulp  and  allows  the  water 
to  drain  off  through  its  pores.  On  the  upper 
side  of  this  blanket,  and  in  contact  with  it, 
are  placed  at  intervals  the  cylinders  upon 
which  the  barrel  bodies  are  formed.  These 
cylinders  are  psovided  with  sheet  metal 
cores,  which  are  arranged  with  allow- 
ance for  expansion  and  contraction,  and 
upon  the  surface  of  these  cores  the 
pulp  is  deposited  from  the  blanket. 
As  the  pulp  accumulates  upon  the  upper 
cylinder,  it  is  compressed  by  means  of  a 
pressure  roller,  under  the  blanket,  and  in  a 
dire  t  line  with  each  cylinder.  After  a 
lapse  of,  on  an  average,  four  minu  es,  a 
sufficient  accumulation  of  pulp  has  been 
made  on  the  cylinder  and  the  latter  is  with- 
drawn, metal  core  and  all,  leaving  the 
barrel  body  ready  for  drying.  Hot  air  pre- 
vails in  the  drying  room  and  is  circulated 
by  a  blower,  and  in  this  room  the  barrel 
remains  for  a  day,  after  which  it  is  damp- 
ened and  shaped  under  hydraulic  pressure 
from  a  hydraulic  main,  to  which  the  water 
is  admitted  under  the  previously  mentioned 
pressure.  The  barrel  is  subject  to  this 
pressure  until  it  has  been  set  to  the  desired 
form,  when  it  is  dried  and  finished.  Great 
is  paper,  whether  in  the  hands  of  the  printer 
or  the  manufacturer. 


THE  IRON  TARIFF  IN  MONTREAL. 

SO  FAR  as  makers  and  wholesale 
dealers  of  iron  in  Montreal  are  con- 
cerned the  iron  clauses  of  the  new 
tariff  are  still  in  abeyance,  and  deputations 
of  the  makers  from  Montreal  have  been  up 
at  Ottawa  this  week  asking  for  a  reconsider- 
ation of  some   of  the  clauses. 

The  association  of  makers  held  its  reg- 
ular quarterly  meeting  in  Montreal  at 
the  Windsor  at  the  close  of  last  week,  but 
Hardware's  correspondent  was  informed 
that  beyond  deciding  to  go  up  to  Ottawa 
nothing   was  decided  upon. 

'As  a  matter  of  fact,"  said  a  leading 
maker,  "  we  can't  decide  on  any  changes 
in  prices,  etc.,  until  we  find  out  definitely 
what  our  raw  material  is  going  to  cost  us." 

This,  in  brief,  is  the  position  of  affairs 
at  present,  and  at  the  Custom  House  in 
Montreal  the  officers  a'e  still  working  on 
the  old  tariff  subject  to  a  rebate,  so  that 
matters  are  still  in  statu  quo. 

Although  none  of  the  trade  would  state 
outright  what  clauses  they  objected  to,  we 
are  given  to  understand  that  the  changes  in 
cut  and  wire  nails  are  among  the  most  ob- 
jectionable to  them.  It  is  understood  that 
in  the  case  of  the  latter  they  claim  that  the 
old  duty  barely  kept  out  American  compe- 
tition. 

Another  clause  that  is  considered  ad- 
versely is  that  in  regard  to  table  cutlery. 
This,  to  use  a  popular  expression,  :s  raising 
a  regular  howl  among  the  selling  agents  of 
English  firms,  but  it  is  very  doubtful  if  their 
protests  will  have  any  effect. 

With  regard  to  bar  and  scrap  iron,  the 
changes  are  also  calling  for  comment,  but 
Mr.  McMaster,  of  the  Montreal  Rolling 
Mills,  who  certainly  may  be  considered  a 
representative  maker,  does  not  find  much 
fault  w  th  them.  "I  believe,"  said  Mr. 
McMaster,  "that  Mr.  Foster  sincerely  de- 
sired to  do  what  was  best  for  the  country, 
and  that  after  consulting  all  classes  of  the 
people  he  has  framed  a  bill  to  justly  meet 
their  needs."  He  then  went  into  an  explana- 
tion of  the  iron  duties.  Scrap  iron  had  been 
largely  used  in  Canada,  being  imported  in 
large  quantities  from  Germany  and  South 
America  The  Government  desired  to  dis- 
courage the  use  of  this  inferior  article,  and 
so  increased  the  duty.  Then  iron  ingots, 
blooms  and  slabs,  billets,  and  puddled  bars 
were  to  be  admitted  at  $5  per  ton,  the  old 
duty   be'ng  $9.     This    was    to    allow    iron 


manufacturers  '0  obtain  their  raw  material 
cheaper,  while  manufacturers  at  home  of 
raw  iron  would  be  encouraged  by  a  system 
of  bonus  giving.  These  ingots,  blooms, 
etc.,  would  take  the  place  of  the  scrap  iron, 
and  from  them  iron  manufacturers  make 
bar  iron  or  b  r  steel  or  other  finished 
goods.  The  change  relative  to  the  whole 
trade  was  not  serious,  though  perhaps  the 
lowering  of  the  duty  on  nails  might  some- 
what disturb  trade  in  that  article. 

Speaking  particularly  of  the  business  of 
his  own  company,  Mr.  McMaster  said  they 
had  been  in  business  twenty-five  years; 
profits  had  not  been  excessive,  but  they  had 
carried  on  a  paying  business.  It  was  true 
that  two  of  their  works  had  been  closed 
down;  while  tariff  changes  had  been  expect- 
ed people  had  refrained  as  much  as  possible 
from  buying.  But  goods  in  stock  were 
about  exhausted,  and  trade  must  now  bright- 
en up.  Speaking  of  wages,  he  said  there 
might  be  a  reduction  owing  to  the  tariff 
changes. 

G.  J.  Crowdy,  of  the  firm  of  James  Hutton 
&  Co.,  hardware  agents,  said  to-day  :  "The 
duties  on  the  high  grades  of  steel  appear  to 
have  been  le't  unchanged.  The  principal 
change  is  on  the  low  grades.  The  change 
from  specific  to  ad  valorem  duties  will  benefit 
the  importer  and  consequently  the  con- 
sumer. It  will  enable  the  English  steel  to 
compete  again." 

John  A.  Pillow,  of  the  Messrs.  Pillow  & 
Hersey  Company,  stated  that  under  the  new 
iron  and  metal  duties,  Canadian  manufac- 
turers will  have  to  compete  with  the  very 
low  prices  at  present  ruling  in  the 
United  States.  He  believes  the  tariff  will 
work  to  a  disadvantage.  Cut  nails  and  rail- 
way spikes  will  be  the  principal  articles 
affected.  James  T.  McCall,  of  Drummond, 
McCall  &  Co.,  considered  the  tariff  changes 
satisfactory.  He  thought  the  duties  on  heavy 
metals  would  protect  native  industries,  while 
giving  cheaper  material  to  the  consumer. 

J.  T.  McCall,  of  Drummond,  McCall  &  v 
Co.,  expressed  general  satisfaction  with  the 
tariff  on  metals  and  manufactures  of  iron. 
With  the  pig  iron  tariff  he  was  perfectly  sat- 
isfied. He  considered  that  one  of  the  best 
things  in  connection  with  the  whole  matter 
was  the  simplicity  of  the  classifi .ation  of 
the  various  lines  of  goods,  rendering  fraud 
far  more  difficult  than  it  was  heretofore  in 
some  particular  lines.  As  to  manufactured 
iron,  the  changes  had  not  been  such  as  to 
interfere  with  manufacturers  here  to  any 
great  extent. 
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BICYCLE   SUNDRIES. 

THE  bicycle  season  has  opened.  When 
the  wheelman  commences  to  ride  he 
likewise  commences  to  break  down, 
or  else  he  discovers  something  that  needs 
replacing  or  re-adjusting  before  his  wheel 
will  be  fit  for  riding.  A  spoke  is  loose,  or 
perhaps  a  pedal  is  bent,  or  some  other  little 
[      thing  is  needed. 

The  bicyclist  knows  the  advantage  of 
having  his  wheel  put  thoroughly  in  order 
before  he  undertakes  any  long  runs,  and, 
therefore,  now  is  the  time  for  the  repairer  to 
make  hay  while  the  sun  shines.  Many 
hardware  men  have  this  season  embarked 
both  in  the  bicycle  and  repair  business,  and 
with  much  apparent  success. 

To  carry  a  line  of  bicycles  means  the 
outlay  of  capital,  and  the  devotion  of  time 
to  the  sale  of  them.  Many  dealers  have 
been  deterred  from  handling  bicycles  for 
these  reasons  ;  also  because  they  feel  that 
they  have  not  room  enough  in  Iheir 
stores  to  exhibit  them  to  advantage.  While 
it  is  true  that  the  merchant  who  intends  to 
make  a  success  of  the  sale  of  the  bicycle 
will  need  to  devote  considerable  time  to 
this  branch  of  the  business,  there  is  no  rea- 
son, if  he  is  unable  to  find  time  for  the  sale 
of  the  machine  itself,  that  he  should  not 
carry  a  stock  of  sundries. 

There  are  a  great  many  small  parts,  tools, 
etc.,  which  the  bicyclist  is  constantly  losing 
or  breaking,  aDd  other  small  sundries  are  in 
constant  demand,  and  in  a  town  where 
there  are  many  bicycles  in  use  will  find 
ready  sale. 

It  is  advisable  not  to  stock  too  heavily 
on  any  one  article  if  you  are  located  in  a 
small  town.  Different  localities  have  differ- 
ent styles  and  towns  different  by-laws.  In 
one  place  the  cyclist  is  compelled  to  carry 
a  bell  and  a  lamp  at  night  ;  in  other  places 
you  will  find  them  carrying  lamps  but  no 
bells.  And  in  yet  another,  bells  but  no 
» lamps,  and  so  on. 

Try  to  learn  the  class  of  goods  that  are 
most  in  demand  in  your  locality,  and  stock 
up  accordingly. 

While  we  would  advise  the  dealer  to  ex- 
ercise caution  in  the  selection  of  his  stock, 
we  do  not  intend  to  convey  that  he  will  not 
find  it  profitable  to  introduce  anything  new, 
which  he  thinks  may  sell  readily,  but  he  will 
find  in  most  cases  that  departures  from  the 
general  style  that  is  in  vogue  amongst  wheel- 
men are  looked    at   with   suspicion  by  most 


bicycle  riders,  and  may  be  nard  to  intro 
duce. 

The  following  is  a  list  of  sundries  that  are 
in  constant  demand  :  Bags  for  tools;  lamps; 
oil,  specially  prepared  for  bicycles; oil  cans; 
saddles;  spanners;  wrenches;  foot  rests; 
rubber  cement,  in  bottles  and  tubes;  sheet 
rubber,  for  repairing  pneumatic  tires;  locks 
and  chains;  air  pumps;  repair  outfits;  lug- 
gage carriers;  steel  balls;  cork,  horn,  and 
felt  handles;  pant  clips,  and  baby  carriers, 
etc. 

To  commence  bicycle  repairing  there  will 
be  needed  very  few  tools  beyond  those  found 
in  every  well  equipped  general  repair  shop. 
There  are  a  few  extra  parts  which  should  be 
kept  for  cases  of  emergency  and  for  general 
use,  such  as  spokes,  nipples  for  spokes,  han- 
dle bars,  pedals,  sprocket  wheels  of  different 
sizes,  hubs,  etc. 

In  the  replacing  of  parts  on  a  wheel  sent 
in  for  repairs,  it  is  advisable,  if  possible,  to 
get  the  parts  or  part  needed  from  the  manu- 
facturers of  the  wheel;  they  will  give  the  best 
satisfaction,  and  will  supply  you  at  a  cheaper 
rate. 

If  you  are  selling  a  wheel,  it  is  advisable  to 
keep  a  small  stock  of  extra  parts  for  it 
on  hand,  in  case  of  accidents  or  flaws  that 
may  be  discovered,  so  that  the  defective 
part  may  be  immediately  replaced,  withDut 
causing  your  customer  the  inconvenience  of 
a  long  wait.  No  matter  what  make  of 
wheel  you  are  handling,  these  accidents  are 
bound  to  happen  at  some  time  or  other, 
and  it  is  best  to  be  prepared  for  an  emer- 
gency. You  will  no  doubt  often  receive  a 
claim  for  the  replacement  of  a  part  which 
has  been  broken  from  ill-usage  on  the  part 
of  the  rider.  If  you  can  replace  without 
too  much  expense,  do  so  ;  but  give  him  to 
understand  that  you  are  doing  it  as  a  favor, 
because  he  is  riding  your  wheel,  and  you 
will  please  him,  and  he  will  tell  others. 
Worth  repeating  is  the  old  saying,  "  A  well 
pleased  customer  is  the  best  of  advertise- 
ments." 

Three  of  the  most  needed  articles  in  the 
repair  shop  is  a  stand  that  will  hold  the 
frame  of  the  machine  firmly  in  position 
while  working  on  it,  and  another  for  the  pur- 
pose of  trueing  rims  and  a  brazing  forge. 

While  your  charges  should  be  moderate, 
it  will  not  be  found  advisable  to  undertake 
cheap  jobs,  which  are  never  satisfactory, 
and  have  a  knack  of  breaking  down  on  a 
club  run.  Your  customer's  companions  will 
naturally  ask  where  he  got  his  repairing 
done,  and  it  will  greatly  damage  the  repu- 
tation you  may  possess  in  this  line. 

Aim  to  be  obliging  and  prompt.  Always 
do  a  strong  and  neat  job,  and  charge  a  fair 
price.  While  shunning  extortionate  prices, 
so  often  charged  by  bicycle  repairers,  do 
not  attempt  to  charge  less  than  you  can 
afford  to  take,  and  do  satisfactory  work,  use 
good  imterhl,  and  mike  a  fair  profit. 
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Prize  Competition 


FAILURES  in  the  hardware  trade  are 
not  numerous.  Yet  there  are  failures ; 
and  just  as  long  as  there  are,  informa- 
tion as  to  how  they  may  be  avoided  will  be 
valuable.  In  order  to  secure  the  desired  in- 
formation Hardware  has  decided  to  offer 
prizes  for  essays  on  the  subject  : 

Causes  of  Failure  in  the  Hardware 
Trade,  and  How  Avoided. 

There  will  be  three  prizes  :  $20  for  first  ; 
$10  for  second  ;  and  $5  for  third.  To  each 
of  the  five  essayists  ranking  in  order  ..fter  the 
prize  men  will  be  given  The  Hardware 
Merchant  for  one  year.  This  will  make 
Eight  Prizes  in  all. 

The  rules  of  the  competition  shall  be  as 
follows  ; 

1.  All   the   competitors    must   be    devoting 

their  whole  time  to  some  branch  of 
the  hardware  trade. 

2.  No  essay   must  exceed  2,500  words   nor 

be  less  than  1,500.  Neatness  will  not 
be  regarded,  beyond  the  point  that  the 
essay  must  be  readable,  and  the  paper 
written  on  one  side  only.  The  sheets 
must  be  fastened  together  and  num- 
bered. 

3.  The  essay  must  be  original. 

4.  Each  essay  must'  be  signed  by  a  nom  de 

plume,  and  both  the  proper  name  and 
the  nom  de  plume  of  the  writer  written 
on  a  slip  and  placed  in  a  sealed  en- 
velope, which  envelope  must  be  ad- 
dressed, Hardware  Merchant,  10 
Front  street  east,  Toronto,  and  across 
the  corner  have  the  words  "  nom  de 
plume.''  This  envelope  must  be  en- 
closed in  another,  so  that  no  post  mark 
will  appear  upon  the  former. 

5.  All  essays  must  be  sent  in  to  this  office 

not  later  than  MAY  FIRST,  and  awards 
will  be  announced  as  soon  after  as  pos- 
sible, and  the  prize  essays  will  then  be 
published  in  order. 

6.  As  the  competition  is  to  encourage  thought 

among  merchants  and  clerks,  profes- 
sional writers  will  be  excluded. 

7.  The    judging  will   be   done   by    disinte- 

rested merchants.  The  names  of  these 
merchants  will  be  announced  at  the 
same  time  as  the  award 

8.  All  prize  essays  shall  be  the  exclusive  pro- 

perty of  The  Hardware  Merchant. 
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TALKS  WITH  RETAILERS. 
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USINESS  has  improved  a  little  all 
round,"  said  Wm.  Mathieson, 
King  street  west.  "  There  is  a 
marked  improvement  in  sales  in  the  store, 
and  we  are  kept  busy  in  the  workshop.  All 
our  spare  time  is  taken  up  filling  orders  for 
our  new  self-oiling  trolley  wheels,  which  we 
are  supplying  to  the  Toronto  Street  Railway 
Co." 

"Yes,  we  manufacture  these  gas  stoves," 
said  J.  T  Wilson,  Queen  street  west.  "They 
differ  from  others  in  the  fact  that  they  are 
made  of  steel  instead  of  being  cast.  We 
make  one  and  two  burner  stoves,  which  we 
call  the  "  Good  Value,"  and  a  range  called 
the  "Alpha."  March  commenced  promis- 
ingly with  us,  but  ended  up  poorly.  Custom- 
ers are  commencing  to  inquire  for  oiland 
paints,  etc.,  but  there  is  as  yet  no  settled  de- 
mand. I  have  no  opinion  to  offer  on  the 
new  tariff,  but  I  am  glad  it  is  settled.  We 
will  know  better  what  we  are  doing." 


"  No,  I  do  not  think  that  trade  has  shown 
much  improvement,"  said  Geo.  Boxall, 
Yonge  street.  "'The  weather  was  much 
against  it  during  the  latter  part  of  last 
month.  The  spring  trade  is  somewhat 
backward.  It  opened  up  well,  but  received 
a  set  back,  when  the  cold  weather  followed. 
We  are  carrying  Gurney's  gas  and  vapor 
stoves  and  have  received  some  inquiries  for 
goods  of  this  class,  and  I  anticipate  a  good 
demand  when  the  weather  becomes  warmer. 
Paints  and  oils,  that  should,  in  my  opinion, 
be  moving  now,  are  quiet,  but  all  these  lines 
are  bound  to  soon  open  up." 


"Trade  has  been  very  good  with  us  all 
through  March,"  said  E.  W.  Maas,  428  Spa- 
dina  avenue.  "  Paints  and  oils  have  been 
moving  very  nicely,  and  wo  have  also  had  a 
good  demand  for  glass.  It  is  hardly  house 
cleaning  time  yet,  but  when  it  does  come,  it 
will  cause  an  increase  in  demand  for  house 
furnishings,  etc.  If  my  anticipations  come 
true,  we  will  see  trade  good  during  the  com- 
ing summer.  The  retail  trade  is  not  much 
affected  by  the  new  tariff.  What  we  may 
gain  on  one  line  we  will  lose  on  some  other." 

"  Business  is  looking  up  around  St.  Law- 
rence market  and  there  has  recently  been 
an  advance  in  the  demand  for  spring  lines," 
said  T.  Meredith,  King  street  east.  "This 
is  one  of  the  best  days  we  have  had  for  a 
long  time.  The  effect  of  the  new  tariff  is 
already  being  felt,  wire  nails  having  taken  a 
drop  of  25c.  per  keg.  There  is  mighty  little 
money  about,  and  it  is  hard  to  get.  We 
have  realized  this  for  a  long  time  and  have 
been  giving  very  little  credit.  Customers 
should  realize  the  benefit  of  the  cash  dis- 
count. I  cannot  afford  to  sell  as  cheaply  if 
I  give  credit." 

"  Paints  and  oils  started  off  at  a  rush  dur- 
ing the  first  two  weeks  of  last  month,  but  it 


did  not  last,"  said  J.  Daley's  manager,  278 
Queen  street  west.  "  We  are  making  a 
specialty  of  house  furnishing.  It  is  our  in- 
tention after  painting  and  refitting  the  store 
to  lay  in  a  stock  of  lawn  mowers  and  other 
spring  lines.  We  are  doing  quite  a  lot  of 
work  in  the  shop,  and  business  is  certainly 
improving.  We  do  a  lot  of  galvanized  iron 
work,  but  I  do  not  think  the  reduction  in 
duty  will  be  of  any  benefit  to  us,  tor  tenders 
for  contracts  will  be  lower  now." 


A  SUCCESSFUL  INVENTION. 

WM.  MATHIESON,  hardware  mer- 
chant, 224  King  street  east,  Toronto, 
has  again  come  to  the  fore  as  an  in- 
ventor. Last  November  he  invented  a  fare 
box,  which,  however,  he  was  not  successful 
in  inducing  the  Toronto  Street  Railway  to 
adopt.  He  has  since  then  been  working  on 
a  self-lubricating  trolley  wheel,  and  has  not 
only  been  successful  in  introducing  it,  but 
after  a  fair  trial  and  a  few  improvements,  it 


capable  of  holding  their  own  now.  The 
taking  off  of  specific  duties  and  the  more 
general  adoption  of  ad  valorem,  will  no 
doubt  be  of  benefit  to  the  poorer  classes. 
Speaking  of  the  times,  I  have  just  been 
going  over  my  sales  for  the  past  three 
months,  and  find  that  I  am  quite  a  bit  ahead 
of  the  first  three  months  of  last  year.  I  am 
opposed  to  combinations  of  all  kinds,  but  I 
do  not  see  why  hardwaremen  should  not 
have  an  association  the  same  as  the  grocers 
have.  There  is  too  much  credit  being  given, 
and  some  people  make  a  practice  of  buying 
goods  that  they  never  intend  to  pay  for.  We 
need  some  means  of  finding  out  these  per- 
sons and  p  otecting  ourselves  against  them." 


A  POWERFUL  NIPPER. 

HS.  HOWLAND,  Sons  &  Co.  have 
been  appointed  agents  in  Canada 
•  for  the  "Star"  nipper,  a  cut  of 
which  is  herewith  shown.  The  jaws  of  the 
nipper    are    separate  and   practically  non- 
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has  superseded  all  others  used  by  that  com- 
pany. It  is  named  the  "Hard  Hearted" 
trolley  wheel,  and  its  centre  is  of  iron, 
hardened  by  a  special  process,  while  its 
sides  are  brass.  The  oil  is  injected  through 
a  hole  in  the  side  of  the  wheel,  in  which 
there  is  a  valve  to  prevent  leakage.  "  We 
have  had  these  wheels  on  trial  on  the  To- 
ronto electric  cars  for  some  time,  for  we 
wished  to  give  them  a  fair  trial  before  boast- 
ing," said  Mr.  Mathieson.  "Some  of  them 
have  been  in  use  since  Christmas,  and  if  you 
take  the  trouble  to  look  at  them  you  will  find 
that  they  show  but  little  wear.  We  are  in 
communication  with  the  London  and  Win- 
nipeg street  railway  companies,  and  they 
have  signified  their  intention  of  adopting  our 
wheels.  We  find  that  they  are  a  great  suc- 
cess, and  they  have  been  endorsed  by  some 
of  the  best  electricians  in  Toronto."  The 
wheel  has  been  patented  in  Canada,  and  an 
application  has  been  made  for  the  United 
States  patent. 


breakable.  The  nipper  is  made  from  the 
best  Jessop  steel  and  is  well  tempered  and 
free  from  flaws.  One  of  the  nippers  which  a 
Hardware  representative  saw,  cut  No.  1 1 
3  in.  wire  nails  with  ease  and  without  the 
slightest  impression  being  made  on  the  jaws. 
The  sizes  run  from  5  inch  to  12  inch. 
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A  SATISFIED  HARDWARE  MAN 

6  6  Y  FIND  a  rather  better  demand  for 
many  lines,"  said  Wm.  McFarland, 
391  Parliament  street.  "  Paints  and 
oils  moved  off  nicely  during  the  first  two 
weeks  of  March,  and  it  only  needs  a  return 
of  fine  weather  for  trade  to  pick  up.  The 
new  tariff  suits  our  line  of  business.  Manu- 
facturers have  had  a  snap  for  a  long  time. 
They  have  had  every  chance,  and  should  be 


SPECIAL  TO  OUR  SUBSCRIBERS. 

RECENTLY  we  have  been  very  much 
annoyed  and  inconvenienced  through 
the  carelessness  of  postmasters  noti- 
fying us  that  certain  subscribers  "  Refused  " 
Hardware  Merchant.  In  every  case 
these  subscribers  were  paid  up  in  advance. 
Here  is  a  sample  explanation  : 

Levis,  P.Q.,  March  19,  1894. 
Dear  Sir, — In  answer  to  your  post  card 
I  be^  to  say  that  I  went  away  for  a  few  days, 
and  before  I  left  I  told  our  clerk  to  return 

the  but  not  the   Hardware,   and  , 

as  we  have  received  two  Nos.  of  same  date, 
10th  of  March,  this  fellow  thought  that  our 
time  was  over.  We  thank  you  very  much 
for  your  post  card,  because  we  would  never 
have  known  the  cause  of  it. 
Yours  truly, 

Beaver  File  Works  &  Co. 
Subscribers  would  do  us  a  favor,  and  at 
the  same  time  prevent  their  missing  a  single 
copy  of  Hardware,  if  they  would  please 
notify  their  postmasters  in  writing  the  name 
of  the  journal  they  wish  discontinued.  We 
make  it  a  practice  to  stop  this  journal  the 
moment  we  are  notified  to  that  effect. 
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A  FEATURE  OF  ENGLISH  TRADE. 

THE  Newcastle  Chronicle,  referring  to 
the  effect  of  the  recent  orders  for  new 
vessels  in  the  shipbuilding  trade, 
says  :  "  It  follows  that,  as  the  orders  that 
have  been  given  out  are  nearly  all  for  steam- 
ships, the  activity  is  being  carried  into  the 
marine  engineering  works.  It  is  true  that 
there  are  some  of  these  which  build  the 
largest  types  of  marine  engines,  and  have 
had  of  late  Governmental  work  that  is 
rapidly  being  exhausted,  that  need  more 
work,  and  failing  the  booking  of  orders  may 
have  to  diminish  their  staff.  But  most  of 
the  marine  engine  works  have  now  booked 
their  output  for  some  months  ahead  ;  and 
one  large  South  Durham  establishment  has, 
we  are  informed,  work  contracted  for  that 
will  occupy  it  for  fully  a  year,  so  that  the 
position  is  better  than  it  has  been  for  some 
time.  The  effect  of  this  is  seen  also  in  the 
demand  for  castings  for  marine  work,  and 
for  steel  plates  for  boilers,  so  that  some  of 
the  foundries  and  rolling  mills  are  now 
much  better  employed  than  they  have  been 
of  late,  and  that  fuller  work  is  likely  to  con- 
tinue for  a  lime  at  least." 


CEMENT  MORTAR. 

THERE  is  some  common  superstition, 
which  probably  retains  its  hold  upon 
builders,  says  the  American  Architect 
and  Building  News,  solely  through  the  profit 
that  they  find  in  maintaining  it,  but  which 
sometimes  leally  imposes  upon  laymen,  to 
the  effect  that  cement  mortar  is  improved,  in 
cold  weather,  by  the  addition  of  lime  to  it. 
As  the  mason  ingenuously  explains  to  his 
employer,  the  heat  developed  by  the  lime  in 
slaking  keeps  the  cement  warm,  and  thus 
prevents  it  from  freezing  ;  and,  on  this  theory, 
the  advent  of  a  frosty  day  is  utilized  by  multi- 
tudes of  sharp  builders  to  load  the  mortar, 
which  they  have  agreed  to  make  of  sand  and 
cement  only,  with  a  quantity  of  lime,  which 
saves  cement,  and  makes  the  mortar  easy  to 
work,  but  destroys  its  waterproof  qualities 
and  injures  its  strength  and  hardness  more  or 
less,  according  to  the  quantity  used.  It  is 
hardly  necessary  to  say  that  the  influence  of 
the  lime  in  "  warming  "  the  mortar  is  purely 
mythical.  Lime  mortar  without  cement  is 
not  much  injured  by  freezing,  while  cement 
mortar  is  totally  ruined,  so  that  a  mortar 
containing  a  large  proportion  of  lime  would 
be  harder,  after  freezing  and  thawing,  than 
one  containing  cement  only  ;  but  it  would 
gain  the  qual  ties  of  lime  mortar  only  as  it 
lost  those  of  cement  mortar. 


SUDBURY'S  NICKEL  MINES. 

THE  Sudbury  Journal  publishes  a  spe- 
cial miningedition,  under  the  auspices 
of  the  Provincial  Mining  Association 
of  Ontario,  in  which  the  mineral  resources 
and  importance  of  the  Sudbury  district  are 
very  well  set  forth  in  a  number  of  papers  by 


prominent  miners,  engineers  and  prospect- 
ors. The  nickel  deposits  of  the  district  are 
now  known  to  be  the  most  extensive  and  the 
richest  in  the  world,  only  awaiting  develop- 
ment to  make  it  the  depot  of  the  world's 
supply  of  nickel  and  copper. 

What  has  been  done — the  actual  results 
of  nrning  on  a  comparatively  small  scale,  as 
well  as  the  possibilities  of  profit  in  future 
operations — is  intelligently  presented  in  the 
following  statement  of  cost  of  mining  and 
smelting  ore  : 

ioo  tons  ore  per  diem — Complete 
mining  and  smelting  plant,  in- 
cluding all  extras,  two  to  three 
miles  transportation  and  plac- 
ing, ready  to  blow  in   $51,000 

50  tons  ore  per  diem — Completing 
smelting  plant,  including  all  ex- 
tras, two  to  three  miles  trans- 
portation and  placing,  rer.dy  to 

blow  in $30,000 

What  can  be  done  with  2^  per  cent, 
nickel  and  copper  ore. — On  the  basis  of  the 
figures  actually  realized  at  the  present  time 
for  the  product  (nickel  and  copper  matte), 
and  the  actual  cost  of  labor  and  supplies 
within  the  above  limit,  with  abundance  of 
ore  in  sight,  we  can  figure  very  approxi- 
mately what  we  can  do.  Allowing  seven 
tons  of  such  ore  to  one  ton  matte,  and  for 
slight  loss  in  the  slag,  we  have: 

320  lbs.  nickel,  at  20c $  64  00 

320  lbs.  copper,  at  5c. .    16  00 


Total  value  one  ton  matte.... 

Cost  of  mining  seven  tons  ore, 
at  $2.80 

Cost  of  smelting  seven  tons  ore, 
at  $2.35 

Cost  of  freight   to  market  (Eng 
land) 

Total  cost  one  ton  matte.  . 


$  80  00 

$19  60 

16  45 

7  uo 

$43  05 


Net  profit  on  one  ton  matte. ...   $        36  95 
Net  profit  per  day  (24  hours),  14 

tons 517  30 

Net  profits  per  year  (allowing 

for  repairs) 144,844  00 

The  profit  on  nickel  matte 
alone  at  this  price  equals  the 
profit  on  nickel  at  15c.  and  cop- 
per at  5c,  and  amounts  to 82,124  00 

The  cost  of  plant  should  be  deducted  and 
spread  over  a  term  of  years. 

A  50-ton  plant  working  in  this 
way  gives  a  profit  in  280  days  of  $64,876  00 

Only  three  matte  smelting  companies 
were  shippers  in  a  small  way  last  year,  as 
the  following  figures  will  show  : 

Matte  forwarded,  about  10,000  tons. 

About  12,000  tons  of  coke  were  received 
during  the  year. 

It  is  interesting  to  compare  these  totals 
with  the  total  tonnage  handled  by  the  Can- 
adian Pacific  railway  at  Sudbuiy  in   1893, 


and  which  amounted  to  50,000  tons,  includ- 
ing the  above.  A  large  portion  of  the  differ- 
ence is  thus  seen  to  be  supplies  for  consum- 
ers directly  or  indirectly  depending  upon 
the  labor  created  by  the  working  of  three  or 
four  small  mining  companies. — Free  Press, 
Winnipeg. 


THE   U.  S.  DUTY   ON    COAL. 

THE  coal  duty  is  entirely  a  railroad  and 
not  a  mining  question.  It  has  been 
lately  stated  in  some  newspapers  that 
the  admission  of  Nova  Scotia  coal  into  New 
England  without  duty  would  m?ke  it  neces- 
sary to  reduce  the  wages  of  West  Virginia 
miners  fifty  cents  a  ton,  and  the  railway 
charge  from  the  mines  to  the  seaboard  fifty 
cents  a  ton.  We  have  lately  given  the  ele- 
ments of  cost  in  coal  production,  and  the  re- 
duction of  the  wages  of  the  miners  fifty  cents 
a  ton  would  be  impossible,  because  they  do 
not  get  so  much  altogether.  In  some  of  the 
West  Virginia  districts  the  miners  get 
twenty-five  and  thirty  cents  a  ton,  and  in 
others  they  get  forty  or  forty-five  cents. 
Of  course  the  mines  might  be  closed  and 
the  wages  of  the  miners  reduced  to  zero, 
but  this  would  involve  loss  to  the  operators 
of  the  mines,  and  they  would  not  shut  down 
if  they  could  find  any  way  of  running  the 
mines  at  some  profit.  They  could  hardly 
get  miners  at  less  than  the  present  wages. 
The  mines  are  mostly,  if  not  altogether, 
operated  directly  or  indirectly  by  railroad 
companies,  and  the  profits  on  coal  and  on 
transportation  are  mixed  up  because  they 
go  to  substantially  the  same  persons.  The 
difficulty  of  West  Virginia  coal  in  meeting 
Nova  Scotia  coal  in  New  England  is  per- 
fectly simple.  Royalties  and  wages  are  no 
higher  in  West  Virginia  than  in  Nova 
Scotia.  But  the  West  Virginia  coal  has  to 
be  handled  four  hundred  miles  to  tidewater, 
and  the  Nova  Scotia  coal  is  mined  near  the 
coast.  The  whole  question  is  whether  the 
New  England  consumers  shall  support  the 
Virginia  railroads.  It  was  in  evidence  be- 
fore the  Ways  and  Means  Committee  last 
year  that  the  West  Virginia  coal  had  been 
practically  proved  in  Boston  to  be  worth 
seventy  cents  a  ton  more  than  the  Nova 
Scotia  coal  for  gas  making.  To  that  extent 
the  West  Virginia  coal  could  be  marketed 
above  the  price  of  coal  from  Nova  Scotia. 
The  English  Minister  at  Washington  has 
sent  to  his  Government  a  report  on  Ameri- 
can coals,  showing  that  the  superior  quality 
of  the  latter,  especially  coal  from  the  more 
recently  developed  regions  of  West  Virginia, 
and  its  low  cost  of  production,  and  its  in- 
exhaustible amount,  threaten  the  export 
coal  trade  of  England  in  the  near  future. 
Our  West  Virginia  and  Pennsylvania  coal 
goes  to  Canada  to  some  extent,  and  in  the 
West  Indies,  outside  of  British  possessions, 
that  is,  notably  in  Cuba,  American  coal  is 
much  more  used  than  English. — N.Y.  Jour- 
nal of  Commerce. 
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AN  INSOLVENCY  BILL  AT  LAST. 

THE  long  expected  Insolvency  bill  has 
at  last  been  brought  down,  it  having 
been  introduced  in  the  Senate  on 
Tuesday  last  by  Hon.  Mackenzie  Bowell, 
Minister  of  Trade  and  Commerce. 

The  bill  contains  131  clauses,  and  pro- 
vides for  two  classes  of  debtors,  namely 
traders  and  farmers.  The  former  can  only 
assign  on  the  demand  of  a  creditor.  In 
other  words,  the  trader  will  not,  as  now,  be 
able  to  assign  voluntarily.  In  the  provisions 
regarding  the  farmer  the  opposite  conditions 
obtain — he  cannot  be  forced  into  an  assign- 
ment. If  he  assigns  it  must  be  at  his  own 
volition  ;  and  the  reason  for  this  distinction 
is  to  prevent  any  one  or  more  creditors 
from  placing  an  agriculturist  or  other 
similar  debtor  into  bankruptcy  when  there 
might  be  a  probability  of  his  being  able  to 
pay  his  indebtedness  after  a  good  or  average 
harvest. 

A  trader  is  accounted  an  insolvent  and 
he  can  be  brought  under  the  act  on  petition 
of  a  creditor  for  $250  and  upwards,  (1)  when 
he  fails  to  meet  his  liabilities  generally;  (2)  if 
he  makes  any  general  conveyance  or  assign- 
ment of  his  property  for  the  benefit  of  his 
creditors,  or  if  being  unable  to  meet  his  lia- 
bilities in  full  he  makes  any  sale  or  convey- 
ance of  the  whole  of  the  main  part  of  his 
stock  in  trade  or  assets,  without  the  consent 
of  the  creditors  or  without  satisfying  their 
claims  ;  (3)  or  if  he  permits  any  execution 
issued  against  him  to  remain  unsatisfied  till 
within  four  days  of  the  time  fixed  by  the 
sheriff  or  seizing  officer  for  the  sale  thereof, 
or  to  remain  unsatisfied  for  15  days  after 
such  seizure  ;  (4)  or,  if  with  intent  to  defeat, 
defraud  or  delay  his  creditors  he  allows  his 
chattels,  stock  in  trade,  assets,  land  or  pro- 
perty, or  any  portion  thereof  to  be  seized, 
levied  on  or  taken  under  any  process  of  ex- 
ecution. 

After  a  receiving  order  has  been  granted 
a  creditor  is  debarred  from  instituting  an 
action  against  the  estate  of  the  insolvent  in 
respect  to  any  debt,  but  this  is  not  to  be  con- 
strued as  preventing  a  creditor  having  secur- 
ity for  his  debt  or  any  part  thereof,  from 
realizing  on  or  otherwise  dealing  with  such 
security  or  any  part  thereof  in  the  same 
manner  and  to  the  same  extent  as  if  the  re- 
ceiving order  had  not  been  made. 

Official  receivers  may  be  appointed  by  the 
Governor-in-Council,  the  same  to  be  officers 
of  the  court  for  the  district  lor  which  they 
are  appointed. 

Provisions  are  made  for  the  examination 
of  the  insolvent  and  for  his  arrest,  if  there 
is  reason  to  believe  that  he  is  about  to  ab- 
scond or  conceal  himself  with  intent  to  de- 
fraud his  creditors,  or  about  to  remove  his 
goods,  or  if  he  does  remove  or  dispose  of 
any  goods  in  his  possession  without  leave  of 
the  official  receiver  or  liquidator. 

Discharges  may  be  effected  in  two  ways  : 
(1)  Under  deed    of   composition    and   dis- 


charge executed  by  a  majority  entitled  to 
rank  on  tre  estate;  (2)  without  consent  of 
the  creditors  after  the  expiry  of  a  year.  In 
both  cases  the  deed  or  the  discharge  has  to 
be  confirmed  by  the  court.  The  court  may 
confirm,  refuse  or  suspend  the  operation  of 
a  discharge,  and  in  case  of  a  deed  it  may, 
following  the  English  act,  impose  conditions 
as  to  payment  of  further  dividends  out  of 
future  earnings  or  after  acquired  property. 
It  is  stipulated  that  discharges  obtained  by 
fraud  or  fraudulent  practices,  or  by  means  of 
the  consent  of  a  creditor  being  procured  by 
the  payment,  or  promise  of  payment,  to  such 
creditor,  or  to  any  one  on  his  behalf,  of  any 
valuable  consideration  for  such  con-ent  or 
by  any  fraudulent  contrivance  whatever, 
shall  be  null  and  void. 

It  is  provided  that  estates  whose  available 
assets  are  not  likely  to  exceed  in  value  $5,000 
may  be  wound  up  summarily. 


A   CUT  NAIL  RELIC  OF  1849. 

BY  the  courtesy  of  Wm.  P.  Walter's 
Sons,  dealers  in  hardware,  etc.,  No. 
1233  Market  street,  Philadelphia,  we 
are  permitted,  says  Hardware,  to  reproduce 
a  circular  dated  April  9,  1849,  °f  cut  nails, 
manufactured  by  Reeves,  Buck  &  Co.,  now 
the  Cumberland  Nail  &  Iron  Co.  It  will 
certainly  be  of  special  interest  in  these  days 
of  low  prices  : 

Philadelphia,  April  9,  1849. 
From  this  date  the   price  of  our  nails  will 
be  as  follows,  viz.  : 

EDGE  GRIP. 
Cumberland,  ex?ra  quality. . .  .   4XC-  Per  lb. 
Cohansey 4     "     "     " 

FLAT   GRIP. 

Bridgeton 4     c.  per  lb. 

3d.  Dails,  one  cent  per  lb.  addi- 
tional. 

Fine  3d o^c.  per  lb. 

6  mos.  credit,  or  10  per  cent,  off  for  cash, 

to  the  hardware  trade,   payable  every  week 

on  demand. 

Reeves,  Buck  &  Co. 


SIMPLIFYING  ACCOUNTS.      - 

ALMOST  as  much  money  is  lost 
through  indifferent  bookkeeping  as 
by  bad  accounts,  remarks  Hardware 
Reporter.  The  retail  dealer  whose  business 
will  not  permit  the  expense  of  an  rxpert 
bookkeeper  is  frequently  obliged  to  act  as 
his  own  accountant,  and  it  sometimes  hap- 
pens that  his  knowledge  of  how  to  buy  and 
sell  goods  is  greater  than  his  acquaintance 
with  the  intricacies  of  figures.  As  a  result, 
his  accounts  occasionally  get  tangled  up,  or 
will  not  balance,  and  at  the  close  of  the 
year  he  does  not  know  exactly  how  he  stands 
and  may  possibly  incur  a  loss  that  might 
easily  have  been  avoided  had  a  simple  yet 
definite  system  of  accounts  been  provided. 

Single  entry  bookkeeping  is  nothing  more 
than  a  memorandum,  and  does  not  indicate 
the  exact  condition  of  affairs.  Double  entry, 


as  generally  practiced,  requires  the  use  of 
too  many  books — the  sales  book,  or  blotter, 
the  journal,  cash  ,book,  petty  cash,  and 
ledger — and  the  average  retail  business  does 
not  need  such  a  complicated  system.  A  very 
simple  yet  efficient  way  is  to  dispense  with 
all  the  books  but  the  journal  and  the  ledger, 
and  to  journalize  everything,  including  the 
cash,  afterward  posting  the  accounts  in  the 
ledger.  An  entry  for  a  bill  of  goods  pur- 
chased, at  say  $500,  would  read:  "Mer- 
chandise account  debtor  to  Brown,  Jones  & 
Co.,  $500."  When  any  part  of  the  goods 
were  sold  on  credit,  say  at  $100,  the  charge 
against  the  purchaser  would  read  :  "John 
Smith  debtor  to  merchandise  account,  $100." 
Or,  when  goods  are  sold  for  cash,  the  entries 
can  be  made  at  the  close  of  the  day's  busi- 
ness, debiting  cash  and  crediting  merchan- 
dise. There  is  one  principle  upon  which  all 
bookkeeping  rests,  and  this  is  to  charge 
yourself  with  everything  received  and  credit 
yourself  with  everything  paid  out.  When 
this  is  once  understood  and  applied,  book- 
keeping is  a  mere  matter  of  detail  that  can 
be  arranged  or  simplified  according  to  the 
requirements  and  limitations  of  the  indi- 
vidual business  man. 


PRESENTED  AT  EASTER. 

ALTHOUGH  Easter  Sunday  morn- 
ing was  delightful  and  many  people 
turned  out  to  church  in  their  bright 
array,  the  cosey  little  home  of  Mr.  and  Mrs. 
Charles  J  Roland,  Russell  avenue,  was  over- 
joyed by  the  presentation  of  a  bouncing 
baby  boy.  Charley  was  receiving  congratu- 
lations on  all  sides  >esterday,  and  says  "the 
boy"  can  strike  the  high  "C"  note  already. — 
Star,  St.  Catharines. 

The  happy  father,  who  is  a  member  of  the 
we.il-known  firm  of  Karr  &  Co  ,  merchants, 
St.  Catharines,  has  n  imed  his  first  born,  for 
he  was  only  married  a  little  over  a  year  ago, 
Clarence,  after  the  vessel  in  which  he  once 
ploughed  the  Northern  seas,  and  in  which 
he  visited  Alaska  and  Russia.  If  the  boy 
turns  after  his  father  he  will  be  a  hustler. 
The  infant's  mother  is  a  vocalist,  and  that 
accounts  for  her  offspring  being  already  able 
to  strike  the  high  "  C  "  note 


THE  FAMILY  ACCOUNTED  FOR. 

'Zekiel's  gone  to  preachin', 

Bob's  a-studyin'  law  ; 
William  runs  a  railroad  train — 

Best  you  ever  saw  ! 
Dick  he  runs  a  grocery  store 

An'  makes  the  business  stir  ; 
But  John  ain't  doin'  nuthin' — 

He's  a  politicianer  ! 

— Atlanta  Constitution. 


Donald  Campbell,  a  well-known  merchant 
of  Wellington,  died  very  suddenly  on  Thurs- 
day of  last  week.  He  was  55  years  of  age, 
and  had  kept  a  general  store  in  the  village 
for  thirty  years. 


HARDWARE. 


Revolving  Barrel  Churns 

"  Leader,"  "  Daisy,"  or  "  Dairy  Maid." 


No.  O. 
"  1. 
"  2. 
"  3. 
"  4. 
"    5. 


SIZES  AND    PRICES: 

5  gals.,  Churns  from   1  to  2    gals  cream    $4.16 

9       "  "  "        1   to  4         "  "  4.42 

15"  "  "       2  to  7         "  "  4.68 

20       ''  "  "       3  to  9         "  "  5  20 

25       •'  "  "       4  to   12      "  "  6.24 

35       "  "  "       5  to   16      "  "  8.32 


Liberal  discount  to  the  Trade. 


Orders  Solicited. 


H.  S.  HOWLAND,  SONS  &  GO 


Wholesale 
Hardware  Merchants. 


No.  37  Front  Street  West,    TOFOIltO, 


TRADE  ANNOYANCES. 

THERE  are  a  good  many  annoyances 
which  men  in  mercantile  business 
have  to  put  up  with,  but  there  is  per- 
haps no  cause  for  annoyance  which  occurs 
more  frequently  than  claims  that  goods 
sold  are  not  up  to  representations,  or  at 
least  up  to  expectations  of  the  purchaser. 
Wholesale  houses  are  almost  daily  in  receipt 
of  letters  from  their  customers,  making  com- 
plaints of  this  nature.  Frequently  a  rebate 
is  demanded  by  the  customer,  on  the  ground 
that  the  goods  are  damaged,  or  are  inferior 
in  quality  to  sample  from  which  purchase 
was  made.  Not  infrequently  a  rebate  is 
allowed  which  will  sweep  away  all  profits 
and  make  a  loss  to  the  wholesale  dealer. 
This  is  done  rather  than  quarrel  with  a 
customer,  though  at  the  same  time  it  may  be 
felt  that  no  rebate  should  be  allowed,  the 
goods  being  up  to  the  standard  for  which  they 
were  sold.  In  a  few  cases  there  is  reason  to 
believe  that  retail  dealers  have  made  a  prac- 
tice of  claiming  rebates,  simply  with  the 
object  of  getting  a  reduction  in  the  price, 
though  of  course  only  unscrupulous  persons 
would  do  this.  When  it  has  become  the 
general  rule  to  receive  a  demand  for  a  rebate 
on  goods  shipped  to  a  certain  dealer,  as 
some  Winnipeg  houses  have  learned  by  ex- 
perience, it  may  be  taken  for  granted  that 
there  is  something  rotten  in  Denmark.  A 
few  retail  dealers  throughout  the  country 
have  become  marked  by  the  local  wholesale 
trade  on  account  of  the  invariable  demand 
for  a  rebate  which  follows  the  receipt  of 
goods,  on  the  claim  of  damage  or  inferior 
quality.  In  some  cases  wholesalers  have 
refused  to  do  business  longer  with  a  cus- 
tomer, owing  to  the  frequency  of  claims  for 
rebate.  Happily  there  are  a  very  few  cases 
so  bad  as  this. 

No  doubt  carelessness  on  the  pait  of  the 
shipper  will  frequently  account  for  complaints 
as   to   quality   of  goods,   etc.,    but   a  great 


many  such  complaints  are  simply  a  result  of 
a  misunderstanding  somewhere,  or  an  ac- 
cident. An  instance  of  this  kind  occurred 
recently  which  has  been  related  to  the  Com- 
mercial. A  Winnipeg  jobbing  house  recently 
received  a  complaint  from  a  customer  as  to 
the  quality  of  a  couple  of  cases  of  goods  which 
had  been  ordered.  The  house  here  was 
quite  confident  that  the  goods  were  of  first 
quality,  while  the  customer  was  equally  con- 
vinced that  they  were  inferior.  After  some 
correspondence  the  cases  were  returned  to 
the  jabber,  when  it  was  discovered  that  the 
goods  were  of  an  entirely  different  brand 
from  those  sent.  There  could  be  no  mis- 
take about  it,  as  the  house  here  had  not 
handled  a  single  case  of  this  brand  of  goods. 
The  jobber  here  has  not  yet  learned  how 
such  a  mistake  was  made,  though  it  will  no 
doubt  be  cleared  up  in  time.  The  incident, 
however,  will  serve  to  show  what  peculiar 
accidents  will  occur,  and  how  unreasonable 
many  complaints  of  damage  or  inferior 
quality  may  be. 

'  The  retail  dealers  also  have  to  put  up 
with  many  annoyances  from  complaints  of 
inferior  goods,  or  the  return  of  articles 
which  have  been  purchased.  Goods  are 
frequently  returned  simply  through  some 
whim  of  the  purchaser,  and  very  often  not 
in  as  presentable  a  condition  as  when  they 
were  purchased.  But  thi  retailer  has  to  put 
up  with  this,  or  offend  his  customers.  A  few 
days  ago  the  writer  was  doing  some  business 
in  a  retail  store  in  Winnipeg  when  a  lady 
came  in  to  look  at  an  article  of  furniture. 
After  a  long  examination  of  stock  she  se- 
lected a  piece  of  furniture,  and  asked  to 
have  it  sent  to  her  residence  in  exchange  for 
a  similar  article  she  previously  purchased. 
She  explained  that  there  was  nothing  wrong 
with  the  article  she  had  first  purchased,  but 
that  she  hid  made  up  her  mind  "  it  did  not 
just  suit  her."  After  the  lady  had  gone  the 
merchant  looked  up    his  books  and    found 


that  the  article  which  was  to  be  returned  had 
been  purchased  six  weeks  previously,  and 
this  was  the  first  intimation  he  had  received 
that  it  did  not  suit.  This  shows  how  un- 
reasonable a  great  many  people  are  about 
returning  goods,  and  will  give  an  idea  of 
some  of  the  annoyances  which  retailers  are 
subjected  to.— Commercial. 


CUTTING   ON   CUTLERY. 

THERE  has  been  a  good  deal  of  cut- 
ting on  Rodgers'  cutlery  during  the 
last  few  months  ;  and  a  good  deal  of 
ill-feeling  has  been  engendered  over  the 
matter.  "  When  Mr.  John  Rodgers,  man- 
aging director  for  Joseph  Rodgers  &  Sons, 
Ltd.,  cutlery  manufacturers,  of  Sheffield, 
visited  this  country  about  a  year  ago,"  said 
a  jobber  to  Hardware,  "  he  found  that 
nearly  every  wholesale  merchant  was  dis- 
gusted with  the  small  profit  made  on  their 
goods,  and  he  was  induced  to  conclude  ar- 
rangements by  which  all  jobbers  would  sell 
at  a  uniform  advance  on  cost.  This  fixed 
price  would  yield  the  wholesale  merchant 
about  12%  per  cent,  to  cover  interest  on 
stock,  warehouse,  and  traveling  expenses, 
etc.;  also  bad  debts.  Mr.  Rodgers,  for  rea- 
sons better  not  mentioned,  has  seen  fit  to 
cancel  this  arrangement,  and  now  the  cut- 
lery is  sold  at  prices  which  will  not  yield 
the  wholesaler  any  profit  ;  in  fact,  after  ex- 
penses are  deducted  he  will  lose  money. 
There  is  nowu  only  one  course  open  to  the 
wholesaler  in  my  mind,  and  thit  is  for  him 
to  handle  some  other  first-class  English 
make  which  will  yield  a  reasonable  profit. 
This  last  move  on  the  part  of  Rodgers  is  a 
great  blunder,  and  will  ultimately  result  in 
decreased  sales  and  prestige.  The  Rodgers 
people  had  all  the  jobbers  with  them  under 
the  uniform  price,  but  under  the  present 
circumstances  all  must  be  against  them, 
with  two  or  three  exceptions."  And  then 
the  jobber  stuck  his  hands  deep  down  into 
his  pockets  and  walked  away. 


HARDWARE 


Hints  for  Retail  Advertising. 


CONTINUOUS    ADVERTISING. 

THE    SENSE     OF    CONTINUITY — PUSHING 
BUSINESS     EVERLASTINGLY — CON- 
TINUOUS PROSPERITY. 
THE  Creator  is  the  Deity  of  continuity. 
He  did  not  build  worlds  on  Monday, 
and  stop  work  on  Tuesday.     He  did 
not  take  a  holiday  on   Thursday,  and  work 
the   harder   Friday   to  make  up  lost  time. 
His  work  was  of  six  periods.     He   stopped 
only  when  there  was  nothing  to  do.    In  each 
period  was  done  the  proportionate  work  of 
its  time,  perfect  in  itself,  successful  because 
it  harmonized  with  the  work  before  and  after- 
wards. 

No  man  can  raise  live  stock  by  feeding  it 
one  day  and  starving  it  the  next. 

Jagged,  indeed,  must  be  the  education  of 
the  boy  who  skips  his  mathematical  lessons 
every  other  month. 

Perhaps  the  automatic  bookkeeper  can 
finish  his  entries,  close  his  ledger,  never  to 
re-open  the  past,  except  for  reference. 
Desk-sitting  bookkeepers  are  not  men  of 
business. 

The  business  man  who  pulls  down  the  top 
of  his  roller  desk  with  everything  done 
and  nothing  to  be  continued,  has  no  business 
to  be  in  business,  because  his  so-called  busi- 
ness isn't  business. 

"  To  be  continued  "  is  the  motto  of  trade.  . 

"  Never  to  be  finished  "  is  a  rule  of  pro- 
gressive business. 

Heaven  is  the  home  of  the  man  who 
stops. 

This  world  is  made  for  workers,  that  there 
may  not  be  shirkers  in  the  "  Continuous  By- 
and-Bye." 

"Always  at  it"  is  the  trade-mark  of  busi- 
ness. 

The  man  who  is  in  stock  to-day  and  out 
of  stock  to-morrow  is  apt  to  be  out  of  busi- 
ness the  next  day. 

Advertising  has  two  distinct  values.  First, 
the  initial  presentation  of  something,  accom- 
panied by  argument.  Second,  the  continua- 
tion of  that  argument. 

Mighty  few  people  anywhere  answer  an 
advertisement  the  first  time  they  see  it, unless 
it  be  of  a  special  bargain,  or  of  some  illegiti- 
mate article  of  trade. 

One  can  advertise  a  cheap  chromo  and  se- 
cure a  value  from  the  very  first  advertise- 
ment. These  are  advertisements  of  the 
"  sufficient-unto-the-day  "  and  "  insufficient- 
to-morrow  "  class. 

The  good  advertisement  of  good  business 
has  more  value  collectively  than  individually; 
that  is,  its  value  consists,  not  in  one  appear- 
ance of  itself,  but  in  that  appearance  in  con- 
tinuation of  former  appearances,  and  in  the 
certainty  of  subsequent  appearances. 

Allow  me  to  give  a  personal  reminiscence. 
I  don't  deal  in  advertising,  yet  publicity  is 


my  profession.  I  should  know  something 
about  it.  I  ought  not  to  be  as  much  influ- 
enced by  advertising  as  the  man  who  never 
studied  it,  for  familiarity  with  anything 
sometimes  breeds  inappreciation.  Before 
me  for  several  years  was  the  advertisement 
of  an  insurance  company.  I  did  not  know 
any  one  connected  with  it.  When  I  realized 
the  necessity  of  insurance,  I  put  on  my  hat, 
went  directly  to  the  office  of  that  insurance 
company,  and  took  out  a  policy.  The  only 
reason  I  went  to  that  particular  company 
was  because  the  advertisement  of  that  com- 
pany had  been  before  me  for  years.  I  did 
not  appreciate  either  the  advertisement  or 
the  company,  although  1  had  seen  the  adver- 
ment  a  thousand  times,  until  the  time  came 
when  I  wanted  insurance,  and  then  I  con- 
nected the  advertisement  of  years  with  the 
necessities  of  my  particular  case,  and  the 
company  got  some  of  my  money. 

The  advertisement  which  appears  to-day 
and  not  to-morrow  is  liable  to  make  people 
forget  that  it  appeared  at  all. 

Most  folks  casually  read  advertisements. 
If  the  next  day,  or  the  next  week,  they  think 
of  something  they  want,  they  may  remember 
seeing  an  advertisement  of  it  in  the  paper. 
The  paper  is  gone.  They  turn  to  a  subse- 
quent issue  of  the  same  paper,  and  do  not 
find  the  advertisement,  consequently  they 
either  do  not  buy  the  goods  then,  or  they 
buy  of  somebody  who  is  advertising  the  same 
thing. 

While  Some  national  advertisers  make 
every-other-day  and  every-other-week  adver- 
tising pay,  the  local  dealer  has  no  right  to 
take  his  advertising  out  of  the  paper,  so  long 
as  he  advertises  at  all.  He  may  cut  the  size 
a  little,  although  the  shrewd  advertiser  sel- 
dom does. 

In  the  same  place,  occupying  the  same 
amount  of  space,  in  the  same  paper,  month 
after  month,  and  year  after  year,  not  only 
brings  new  trade,  but  converts  that  new  trade 
into  permanent  trade,  creating  business  of 
prosperity  to  posterity. 

While  there  are  exceptions,  the  majority 
of  men  who  are  succeeding  to-day  are  the 
men  who  continuously  advertise. 

There  is  the  weakest  kind  of  original  logic 
in  the  argument  that  a  man  can  go  success- 
fully against  the  natural  law  of  success,  be- 
cause he  knows  of  isolated  exceptions  where 
men  thinking  his  way  have  succeeded. 

It  is  safer  to  follow  the  law  of  general 
averages  than  to  be  guided  by  the  rule  of 
exceptions. 

The  following  advertisements  illustrate 
continuous  advertising.  I  have  attempted 
to  show  advertisements  of  a  general  char- 
acter, which  can  be  easily  adapted  to  almost 
any  line  of  local  trade.  The  advertiser  will 
add  the  necessary  words  of  description.    All 


of  these   examples    need   many   times   the 
space  they  occupy  to  show  to  advantage. 


Something 
You  Want 

TO-DAY 


This  advertisement  illustrates  a  series. 
The  word  "  to-day "  can  be  changed  to 
"  now,"  or  to  the  day  of  the  week,  or  to  "  to- 
morrow," with  the  advantage  of  variation. 
Description  of  articles  advertised  should  ac- 
company the  advertisement. 


KNOW  ALL 
WOMEN 

That  we  have  the  only  hose 
supporter  good  for  anything. 


The  next  day  it  might  be  well  to  print 
"Know  All  Men,"  and  follow  the  heading 
with  this  line  :  "  That  the  cheapest  place 
for  your  wife  to  buy  the  children's  clothing 
is  at ."—By  Nath'l.  C.  Fowler,  Jr. 


A  NAIL    MAN'S  OPINION. 
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'HIS  new  tariff  will  kill  the  wire 
nail  manufacturing  industry  in 
Canada,"  said  a  Montreal  nail 
man  to  a  representative  of  Hardware.  "  I 
do  not  see  that  the  new  bill  benefits  anyone 
but  the  farmer.  However,  we  are  going  to 
have  all  these  duties  changed  before  long." 
"  I  will  never  cast  another  vote  for  them  if 
they  do  change  it,"  laughingly  remarked  the 
hardware  merchant  in  whose  store  this  con- 
versation took  place. 

THE   CONSOLIDATED 

PLATE  GLASS 

COMPANY  OF  CANADA  (Limited) 


HEAD  OFFICE: 

73  and  75  Wellington  Street  West,  TORONTO 
BRANCHES: 

MONTREAL,  LONDON.  OTTAWA 

838  St.  Paul  St. 
Frank  J.  Phillips,  Toronto,   President. 

Wm.  R.  Hobbs,  London  j  Vice-Presidents 

Alex.  Ramsay,  Montreal,        / 
Correspondence  Solicited.  Estimates  Given 

Special  Discount  to  the  Trade. 


HARDWARE 


Brandram  Bros.  &  Co. 

ROTHERHITHE,  LONDON,  ENG. 


Star  Cycle  Works 


Wolverhampton,  England. 


B.  B. 

GENUINE 


The 

Celebrated 

Brand 


B.  B. 

NO.  ONE 


B.  B.      WHITE  LEAD 


White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


For  samples  and  information  apply  to 


HENDERSON  k  POTTS 


CYCLE    RACK    PATENTS   APPLIED   FOR. 

FOR  the  season  of  1894  these  celebrated  Cycles  will,  for  the  first  time,  be  obtain- 
able in  Canada.  Hitherto  the  entire  output  of  our  extensive  works  has  been 
taken  by  the  English  home  trade.  Large  additions  to  the  works  and  plant 
have  greatly  increased  our  facilities,  and  we  are  now  ready  to  supply  the  Canadian 
demand.  Due  consideration  has  been  given  to  the  importance  of  minimum  weight, 
but  we  are  not  prepared  to  risk  our  reputation  for  RELIABILITY  by  committing 
ourselves  to  an  extreme  course. 

We  have  adopted  a  larger  diameter  and  lighter  gauge  of  tubing  in  the  construction 
of  our  Frames  and  Handle  Bars,  improved  and  detachable  Brake-work,  further 
improvements  in  Ball  Head  and  Handle  Bar  adjustments,  Dust-Proof  Crank  Bracket 
and  Hubs,  a  narrow  Tread  in  conjunction  with  improved  Pedal  Attachment  and 
dished  Chain  Wheel,  special  patterns  in  Tubular  Seat  Pillar,  Foot  Rest,  Step,  Brake 
and  Steering  Lock;  all  chains  will  have  Hardened  Links  and  be  of  a  higher  class 
than  heretofore  ;  a  neater  and  more  effective  Chain  Adjustment  ;  Chain  Wheels 
specially  milled  to  secure  free  running  ;  Nuts  reduced  to  a  minimum  of  sizes,  with 
Box-Spanner  to  fit  same,  parts  interchangeable,  high  standard  of  finish  throughout. 


Nova  Scotia  Paint  Works, 


Halifax,  N.S. 


A.   A. 

51   Bay  Street. 


ALLAN   &   CO. 

Canadian  Agents,  TORONTO. 


Clothes  Wringers 

"Leader"  Barrel  Churns 
"Dowswell"  Washers 

"Queen  and  Domestic"  Mangles 

DOWSWELL   BROS. 

SUCCESSORS  TO 

Peerless  Manufacturing  Co. 
HAMILTON,    -    CANADA 


CRADLE  CHURN. 


Write  for  Prices  and  Discounts. 


The  Cradle  Churn 

The  Easiest  to  Clean  and  Operate 
and  Guaranteed  in  every  Particular 


Send  for  Descriptive  Circular  and  Testimonials. 


Chas.  Boeckh  &  Sons 


Wholesale  Agents. 


Toronto, 


WRITE 


the 


For  Latest 


Prices  on 


TORONTO   LEAD  &  COLOR   CO.,   Ltd, 

Pure  Lead 

Pure  Prepared  Paints 

and  Varnishes 
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HARDWARE 


[Importers,  wholesale  merchants  and  manufacturers 
should  send  any  items  intended  for  this  department  so 
that  they  may  reach  the  head  office  not  later  than  Wed- 
nesday morning.  The  editor  will  always  welcome  such 
information.] 

BOYD  &  CO  'S  foundry  closed  its  doors 
on  Friday  evening,  and  its  fires  are 
out  and  its  machinery  silent  for  the 
first  time  in  a  generation.  It  is  the  design 
of  the  inspectors  to  offer  the  property  for  sale 
at  an  early  date. — Huntingdon  Gleaner. 

The  following  money  order  joffices 'were 
opened  April  ist  in  Manitoba  and  the  North- 
west :  Camduff,  Assa.  ;  Gartmore,  Man.; 
High  Bluff,  Man. 

Quariz  from  Memramcook  gold  mine, 
crushed  and  treated  by  the  new  electrical 
process  at  Windsor,  N.B.,  recently,  is  said  to 
have  yielded  over  $3  per  ton. 

St.  John  Sun  :  Some  twelve  tons  of  iron 
bolts  are  being  manufactured  by  Wm.  Lewis 
in  his  works  at  Lower  Cove.  The  bolts  are 
for  a  breakwater  being  constructed  in  Prince 
Edward  Island. 

Charles  Grist,  W.  B.  Lindsay,  both  of 
Strathroy,  and  G.  A.  McGillivray,  of  Lon- 
don, have  applied  for  the  incorporation  of 
the  Strathroy  Petroleum  Company  (limited), 
with  a  capital  stock  of  $90,000. 

R.  M.  White,  who  has  been  in  the  em- 
ploy of  the  Massey-H^rris  Co.,  at  Melita,  has 
left  for  Portage  la  Prairie,  where  he  has  ac- 
cepted a  situation  with  Ashdown  &  Co.  His 
family  will  remain  here  for  a  time. 

About  8,000  boxes  of  tin  plates,  20  tons  of 
lead,  and  20  tons  of  ingots  of  tin  have  been 
received  in  Victoria,  B.C.,  ex  ship  Ainsdale, 
and  were  delivered  at  the  following  can- 
neries :  Ewen  &Co  ,  Bon  Accord,  Welling- 
ton, Delta,  Harlock,  and  Sapperton.  This 
delivery  will  enable  the  canners  to  proceed 
at  orice  with  the  work  of  can  making. 

A  four-wheeled  wagon, whose  motive  power 
s  supplied  by  a  benzine  engine,  has  been 
satisfactorily  tested  in  Germany.  It  is  in- 
tended to  carry  passengers  through  city 
streets  or  country  roads,  and  can  be  run  at 
the  rate  of  half  a  cent  a  mile.  The  wagon 
and  engine  can  be  made  for  $500.  The 
speed  is  as  high  as  15  miles  an  hour. 

The  Toronto  Milling  and  Steam  Rolling 
Co.  have  commenced  work  at  Little  York. 
S.  G.  Beaty,  president  of  the  Canada  Pub- 
lishing Co.,  is  president,  and  W.  H.  Comp- 
ton,  for  the  past  five  years  with  the  Union 
Loan  Co.,  is  manager.  They  employ  nine 
men  at  the  start,  but  soon  expect  to  employ 
more. 

Burglars  broke  into  the  machine  shop  of 
the  Eigle  loandry,  Queen  street,  Montreal, 
on  Saturday  evening,    March    31,   and  stole 


about  $50  worth  of  drills, bits,  and  hammers. 
George  Brush,  proprietor,  says  he  thinks 
that  it  is  the  same  gang  which  afterwards 
broke  into  the  premises  of  the  Walkerville 
Brewing  Co.,  and  that  it  was  one  of  his  tools 
that  bored  into  the  safe  there. 

Application  was  made  by  the  liquidator  of 
the  Reid  &  Currie  Iron  Works  Co.,  Van- 
couver, from  an  injunction  against  the  Bank 
of  Montreal  from  proceeding  with  the  sale  of 
the  stock-in-trade  and  other  effects  of  the 
company  under  a  bill  of  sale  until  a  decision 
is  given  in  an  action  now  pending,  wherein 
the  validity  of  the  bill  of  sale  is  called  in 
question. 

A  notable  plant  for  the  electrical  trans- 
mission of  power  was  opened  at  Gringes- 
berg,  Sweden,  on  Dec.  18,  1893.  Electricity 
generated  by  a  waterfall  is  conveyed  through 
copper  wires  about  one-sixth  inch  thick 
strung  on  high  poles  to  mines  eight  miles 
distant,  where  it  runs  motors  aggregating 
140  horse-power  and  supplies  20  arc-lamps 
and  200  incandescent  lamps.  The  power 
was  previously  supplied  by  steam-engines 
and  local  turbines,  all  of  which  have  been 
now  entirely  dispensed  with. 

Thegreat  electrical  manufacturing  concern 
at  Berlin  has  introduced  a  new  insulating 
material  which  is  intended  to  replace  rubber 
and  vulcanized  fibre.  It  can,  it  is  claimed, 
be  turned,  filed  and  drilled  more  easily  than 
hard  rubber  ;  fine  screw-threads  can  be  cut 
out  on  it,  and  it  can  be  polished.  It  does 
not  attack  metals,  and  can  be  used  in  place 
of  marble  and  slate  for  switchboards.  It  re- 
sists a  temperature  of  450  degrees  F.,  and  is 
unattacked  by  hydrochloric  or  dilute  sul- 
phuric acid. 

At  a  meeting  of  the  shareholders  of  the 
Memramcook  Gold  Mining  company,  held 
in  Dorchester,  N.  S.,  the  president  of  the 
company  offered  to  put  in  one  of  the  new 
chemical  mills  at  his  own  expense,  he  to  be 
paid  the  excessamount  of  gold  saved  by  this 
mill  over  that  saved  by  the  50  stamp  mill 
now  on  the  premises.  The  offer  was  ac- 
cepted by  the  shareholders.  It  is  estimated 
that  the  new  mill  will  cost  the  president 
$5,000.  A  meeting  of  directors  of  the  com- 
pany will  be  held  in  Amherst  at  an  early 
date. 

A.  B.  Cowan,  of  Gait,  manufacturer  of 
boilers,  engines,  and  wood  working  machin- 
ery, said  this  morning  that  the  boiler,  safe, 
engine,  and  other  iron  manufacturers,  of 
Gait,  which  is  the  Manchester  of  Canada, 
were  pretty  well  satisfied  with  the  new  tariff, 
which  would  slightly  reduce  the  price  of 
their  raw  material.  He  did  not  think  the 
new  tariff,  as  affecting  the  iron  industries, 
made  any  important  changes,  with  the  ex- 
ception of  agricultural  implements. — Globe's 
Ottawa  correspondent,  April  5th. 

The  new  White  Star  steamer  Cevic,  which 
recently  made  tne  passage  from  New  York 
to  Liverpool,  had  aboard  the  largest  cargo 
ever  brought  across  the  Atlantic  by  a  single 


vessel.  It  consisted  of  160,000  bales  of  cot- 
ton, 810  head  of  cattle,  400  tons  of  ingot 
copper  and  lead,  300  tons  of  fresh  meat, 
3,500  sacks  of  flour,  3,000  boxes  of  cheese, 
2,000  barrels  of  oil,  600  barrels  of  paraffin 
wax,  2,000  bundles  of  hides,  300  barrels  of 
beef,  500  bales  of  hay,  and  several  hundred 
tons  of  miscellaneous  cargo,  amounting  in 
all  to  over  14,000  tons,  and  valued  at  con- 
siderably over  half  a  million. 

Denton  &  Dods  have  filed  a  petition  in 
Chancery  Division  at  Osgoode  Hall  by  John 
McGlade  asking  that  the  Mimico  Sewer 
Pipe  and  Brick  Manufacturing  Company  be 
wound  up.  McGlade  has  obtained  a  judg- 
ment for  $646.  The  proprietors  of  the  com- 
pany are  Richard  West,  John  Kennedy,  A. 
Stewart  and  W.  P.  Kieron.  The  liabilities 
are  thought  to  be  about  $9,000  or  $io,ooo. 
Of  these  claims  the  Ontario  Coal  Company 
holds  $1,100  and  John  White  about  $8,000. 
The  assets  consist  of  $25,000  worth  of  plant, 
but  the  Bank  of  Toronto  and  Ontario  Bank 
have  liens  on  about  $20,000  worth  of  the 
plant.  The  matter  is  further  entangled  by 
a  recent  sale  of  the  assets  to  D.  F.  Horner. 

The  days  of  gunpowder  as  a  charge  for 
naval  guns  are  numbered,  as  some  experi- 
ments just  concluded  at  the  Government 
proof-butts,  Woolwich,  appear  to  prove  a 
decided  superiority  for  cordite.  A  six-inch 
quick-firing  gun  was  loaded  with  291b.  120Z. 
of  the  ordinary  black  gunpowder,  and  yield- 
ed a  velocity  of  1,890  feet  per  second,  with  a 
pressure  strain  upon  the  gun  of  15  tons  per 
square  inch.  The  same  gun  was  charged 
with  141b.  30Z.  of  cordite,  and  gave  a  vel- 
ocity of  2,274  feet  per  second,  and  a  pressure 
of  15.2  tons.  More  important  still,  after  250 
rounds  had  been  fired,  there  were  no  signs 
of  erosion. 

At  the  annual  meeting  of  the  Vancouver 
Board  of  Trade  these  officers  were  elected 
for  the  ensuing  term  :  President,  G.  R.  Ma- 
jor ;  vice-president,  H.  O.  Bell-Irving  ;  hon. 
sec,  W.  Skene  ;  council,  H.  T.  Ceperley,  F. 
Cockburn,  R.  H.  Alexander,  E.  E.  Evans, 
W.  Godfrey,  J.  C.  McLagan,  C.  E.  Tisdall, 
S.  Oppenheimer,  G.  Cassidy,  F.  C.  Cotton, 
G.  I.  Wilson,  R.  G.Tatlow.W.  F.  Salsbury,T. 
Dunn,  J.W.Campion.  Board  of  Arbitration 
— S. Oppenheimer,  J.  C.  McLagan,  R.G.  Tat- 
low,  W.  F.  Salsbury,  J.  W.  Campion,  F.  Cock- 
burn,  W.  Godfrey,  E.  E.  Evans,  F.  C.  Cotton, 
G.  I.  Wilson,  T.  Dunn,  and  G.  Cassady. 


The  Ontario  Tack  Co. 

Manufacturer^  of 

Wire  Nails 

TACKS,  SHOE  NAILS,  ETC. 


Hamilton. 


Ontario. 


HARDWARE. 
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CUT    NAILS    DEMORALIZED. 

AT  sixes  and  sevens  is  the  Canadian 
nail  market.  The  Cut  Nail  Associa- 
tion has  been  dissolved,  or  practi- 
cally so,  while  reductions  of  from  one  to 
five  cents  per  pound  have  been  made  in  the 
price  of  wire  nails. 

The  causes  which  led  to  the  collapse  of 
the  Cut  Nail  Association  was  the  defection 
of  two  of  the  makers  in  the  west — 
the  Graham  Nail  Works  in  Toronto 
and  the  Hamilton  Rolling  Mills  —  each 
of  which,  it  is  understood,  desired  to 
be  allowed  a  freer  hand  in  its  own  territory. 
But  while  all  the  manufacturers  are  free  to 
sell  at  what  base  price  they  may  choose,  it 
was  agreed  that  the  extras  should  be  main- 
tained as  before.  The  ruling  base  price  is 
now  $2  Montreal,  $1.90  Hamilton,  with  5c. 
less  in  both  instances  for  carload  lots. 

It  is  expected  that  under  the  new  order  of 
things  in  regard  to  cut  nails  the  difference 
in  freight  between  the  points  of  manufacture 
and  the  points  of  delivery  will  enable  the 
factories  to  control  the  trade  in  their  respec- 
tive districts. 

The  revised  list  of  the  prices  on  wire  nails 
was  issued  on  Thursday.  It  showed  these 
changes  :  1  in.,  12  gauge,  old  list  24c,  new 
21c;  1%  in.,  18  gauge,  old  list  26c. , new  21c; 
\lzi  in.,  15  gauge,  old  list  20c,  new  18c;  i>£ 
in.,  14  gauge,  old  list  17c,  new  16c;  7.%  in., 
11  gauge,  old  list  13c,  new  14c;  4  in.,  6 
gauge,  old  list  13c,  new  12c;  6  in.,  3  gauge, 
old  list  12c,  new  1  ic.  Balance  of  the  list  for 
standard  remains  unchanged.  The  discount 
is  now  75,  10  and  5  per  cent. ;  3  per  cent,  for 
cash,  delivered  in  10  keg  lots  free. 

Hardware  understands  that  the  object 
sought  by  the  deputation  of  wire  nail  mak- 
ers that  visited  Ottawa  a  few  days  ago  was 
to  try  and  persuade  the  government  to  make 
the  tariff  reduction  50c.  per  keg  instead  of 
75c,  as  proposed  by  the  Minister  of  Finance 
in  his  budget  speech. 


The  hardware  firm  of  White  &  Fisher, 
Tweed,  has  been  dissolved.  Chas.  J.  White 
and  Wilson  Gordon  have  formed  a  partner- 
ship. 


THE   TARIFF   AND    CUTLERY. 

RULINGS  of  the  local  Customs  author- 
ities on  Thursday  have  somewhat  up- 
set the  calculations  of  the  jobbing 
trade  in  Toronto  regarding  the  tariff  on 
cutlery. 

When  the  draft  of  the  changes  appeared 
it  was  thought  that  the  only  changes  made 
were  in  plated  table  cutlery,  the  clause  deal- 
ing with  which  read  :  "  Plated  cutlery, 
namely  knives  plated  wholly  or  in  part,  35 
per  cent,  ad  valorem  ;  old,  50c.  per  dozen 
and  20  per  cent." 

Another  clause  read  :  "  Cutlery  not  other- 
wise provided  for,  25  per  cent,  ad  valorem  ; 
old,  same,"  while,  in  another  clause,  stuck  in 
between  builders',  saddlers',  housefurnishing 
hardware,  etc.,  were  the  words  :  "  Table 
cutlery,  not  elsewhere  specified,  32X  per 
cent,  ad  valorem." 

Reading  in  the  light  of  this  last  sentence, 
the  authorities  here  rule  that  the  duty  on 
table  cutlery  is  yz]/z  per  cent.,  an  advance 
of  "jyi.  per  cent,  on  the  old  tariff 

On  being  acquainted  with  this  fact  one 
wholesale  house  immediately  made  a  cor- 
responding advance  in  the  price  of  the  table 
cutlery  held  in  stock,  excepting  of  course 
that  which  comes  under  the  classification  of 
"  plated  wholly  or  in  part."  Other  houses 
on  a  further  reading  of  the  list  of  changes 
now  also  put  the  same  interpretation  upon 
it,  but  are,  nevertheless,  of  opinion  that  the 
Minister  of  Finance  had  no  intention  of  in- 
creasing the  duty  on  table  cutlery,  and  have 
written  to  Ottawa  for  light. 

"If  it  is  true  that  the  duty  has  been  in- 
creased tYz  per  cent,  on  table  cutlery,"  said 
a  representative  of  a  wholesale  house,  "all  I 
have  to  say  is  that  it  is  an  injustice.  There 
is  only  one  cutlery  manufacturer  in  this 
country,  and  he  does  not,  I  am  pretty  sure, 
with  his  present  capacity,  supply  more  than 
20  per  cent,  ol  the  country's  requirements. 
And  if  there  is  to  be  another  7^  per  cent, 
added  to  the  duty  for  his  protection,  I  ask 
you  if  it  is  fair  that  the  consumers  of  the 
other  80  per  cent,  should  be  made  contribute 
that  much  more  to  his  support." 


STRIKE  AT  THE   ONTARIO   MILLS. 


A 

day. 


BOUT  three  hundred  of  the  em- 
ployeesof  the  Ontario  Rolling  Mills, 
Hamilton,  went  out   on  strike  Mon- 


The  reason  was  the  decision  of  the  firm 
to  reduce  wages.  A  notice  was  posted  in 
the  mill  stating  that  a  reduction  in  the  rate 
for  piece  work  would  take  place,  going  into 
effect  April  2nd.  The  notice  enumerated 
the  different  classes  of  goods  manufactured 
and  the  new  scale  of  wages.  No  intimation 
of  the  proposed  reduction  had  previously 
been  given  and  the  employees  decided  to 
quit.  They  assembled  in  Forester's  Hall, 
James  street  north,  and  after  discussing  the 
situation,  passed  the  following  resolution  : 
"That  we  protest  against  the  Government 
in  its  present  action  of  taking  the  duty  off 
finished  plate,  and  the  increase  of  the  duty 
on  scrap  iron." 

President  Doolittle  left  for  Chicago  the 
same  evening,  it  is  thought  with  the  inten- 
tion of  securing  hands  to  replace  the  strik- 
ers. 

Superintendent  Constable  stated  that  with 
the  new  tariff  it  would  be  an  impossibility 
for  the  mills  to  continue  at  the  old  scale  of 
wages.  Having  to  import  their  coal  and  pig 
iron,  the  company  could  not  manufacture  as 
cheaply  as  formerly,  when  they  then  oper- 
ated on  a  low  margin  of  profit.  He  was  con- 
fident that  unless  there  was  a  change  in  the 
tariff  no  change  could  be  made  in  the  new 
scale  of  wages. 

Mr.  Doolittle  had  been  at  Ottawa  en- 
deavoring to  have  a  change  made  in  the  new 
tariff,  but  was  unsuccessful.  When  asked, 
in  case  no  change  was  made  in  the  duties  on 
their  line  of  goods,  and  the  employes  re- 
fused to  accept  a  reduced  scale  of  wages,  if 
the  mill  would  continue,  he  replied  that  that 
was  a  question  for  future  consideration,  but 
he  couldn't  see  how  it  could  continue. 

Mr.  Childs,  who  is  acting  manager  of  the 
mills  in  the  absence  of  Mr.  Doolittle,  as- 
cribes the  trouble  to  the  tariff  change.  He 
stated  that  the  company  expected  to  save 
10  per  cent,  on  its  wages  bill  by  the  new 
scale,  which  makes  reductions  varying  from 
9  to  30  per  cent.  The  scale  of  wages  has 
been  arranged  so  that  the  greatest  reduc- 
tions will  be  made  in  those  earning  the  big- 
gest money,  and  vice  versa. 


Xo.   224. 

TN  calling  attention  to  the  above  OIL  STOVES  we  would  say  that  they  are  manufac- 
*■  tured  in  Germany  and  are  sold  very  extensively  all  over  Europe.  We  received  a 
sample  lot  early  this  season,  which  we  sold  out  at  once  owing  to  their  neat  appearance  and 
good  quality.  They  have  glass  detachable  fonts.  Orders  taken  for  delivery  May  1st. 
Send  for  prices  and  discounts. 


No.  228. 


THOS.    DAVIDSON   &  CO. 
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HARDWARE. 


MONTREAL  MARKETS. 

Montreal,  April  6,  1894. 

HARDWARE. 

DESPITE  the  uncertainty  in  relation 
to  some  lines  caused  by  tariff 
changes,  the  week,  generally  speak- 
ing, in  hardware  circles  Has  been  an  active 
one.  In  the  first  place  there  was  the  move- 
ments on  account  of  old  orders,  consequent 
on  the  reduction  in  freight  which  took  effect 
Monday,  and  in  addition  to  this  quite  a 
number  of  orders  came  in  general  assort- 
ments of  goods.  Of  course,  the  uncertainty 
about  some  lines  check  the  movement. 
With  regard  to  values  generally  there  is  no 
change  to  actually  quote,  though  it  is  re- 
ported that  prices  have  been  shaded  on 
nails.  General  values,  however,  remain  the 
same,  but  when  the  new  tariff  is  positively 
settled,  prices  will  gradually  readjust  them- 
selves as  new  goods  arrive. 

Wire — Despite  the  uncertainty  about  the 
application  of  the  new  duties,  business  in 
this  line  in  a  jobbing  way  is  fairly  active. 
Prices  are  not  quotably  changed,  though 
they  naturally  have  an  unsettled  feeling.  In 
barbed  wire  makers  are,  it  is  understood, 
making  representations  to  the  Government. 

Rope— There  is  a  good  movement  in  rope, 
quite  a  quantity  of  goods  that  were  ordered 
previous  to  the  reduction  in  freights  now 
going  forward.  We  quote  :  Sisal,  7^c.  for 
7-16  and  upward,  and  8c.  for  smaller  sizes  ; 
pure  manilla,  10c.  for  7-16  and  ioj£c.  for 
smaller  sizes  ;  deep  sea  line,  14c. 

Cutlery — The  movement  in  cutlery  dur- 
ing the  week  has  been  rather  larger,  if  any- 
thing, principally  in  pocket  cutlery.  There 
is  some  uncertainty  about  the  application  of 
the  new  duty  on  table  goods. 

Nails — Makers  of  both  cut  and  wire  nails 
have  been  seeing  the  Government  about  the 


new  schedules,  and  when  it  is  a  question  of 
new  supplies,  business  is  unsettled,  as 
makers  don't  know  for  a  certainty  what  will 
be  done.  No  quotable  change  is  to  mention 
in  prices,  but  though  cut  nails  are  moving 
on  the  basis  of  $1.90,  it  is  understood  that 
less  has  been  accepted  in  the  case  of  round 
lots  from  makers'  hands.  In  a  regular  job- 
bing sense  prices,  however,  are  maintained, 
and  will  likely  continue  so  until  the  new 
tariff  is  definitely  fixed.  Naturally  this  un- 
certainty is  restricting  the  volume  of  busi- 
ness. 

Bolts,  Nuts,  etc.— There  has  been  a 
good  average  movement  in  bolts  and  nuts, 
copper  rivets  and  bars,  and  in  fact  all  de- 
scriptions of  goods  of  this  sort. 

Green  Wire  Cloth  —  Quite  a  fair 
movement  in  this  line  is  noted,  several  good 
orders  having  been  sent  forward  to  the 
coast. 

Chain — There  is  a  moderate  demand  for 
small  sires  of  chain,  but  generally  speaking 
business  is  quiet. 

Tacks — There  is  little  or  no  change  to 
note  in  tacks,  which  rule  quiet. 

Horseshoes — A  fair  movement  is  to 
note  in  these,  and  prices  are  unchanged. 
The  same  is  to  remark  of  horse  nails. 

Ware — A  fairly  good  demand  is  noted  for 
both  enamelled  and  common  iron  ware. 

Sporting  Goods — Guns  continue  ,to  re- 
ceive attention,  but  ammunition  is  dull. 

TOOLS — Tools  of  all  kinds  have  received 
a  fair  degree  of  attention. 

Plumbers'  Supplies— There  has  been 
no  noticeable  change  in  this  line,  and  the 
same  is  to  be  said  of  building  supplies. 

Iron  Pipe — Business  quiet  and  tone  un- 
settled. 

Hinges — Quite  a  sheaf  of  orders  placed 
some  time  ago  are  going  forward,  but  there 
is  not  much  new  business  to  report. 


Naval  Stores — Demand  fornaval  stores 
of  most  kinds  has  been  rather  checked  by 
the  cold  weather.  Turpentine  is  lower,  and 
in  other  lines  there  is  no  change.  We  quote: 
Turpentine,  48  to  49c;  resins,  $2.50  to  $5, 
as  to  brand;  coal  tar,  $3.25  to  $3.75  ;  cotton 
waste,  5  to  7c.  for  colored,  and  7  to  10c.  for 
white;  oakum,  lYz  to  7%c. ;  and  cotton 
oakum,  10  to  12c. 

METALS. 

In  heavy  iron  and  metals  there  is  some 
uncertainty  regarding  a  few  leading  lines 
which  interferes  with  the  movement  of  busi- 
ness. The  natural  result  of  this  is  that  the 
week  has  witnessed  no  radical  change  in  the 
general  position.  The  only  new  thing  is  re- 
ports of  sharp  cuts  on  bar  iron  for  large 
orders,  but  prices  have  not  been  quotably 
changed  here. 

Pig  Iron — There  has  been  little  change 

in  pig  iron,  but  a  favorable  style  is  the  rather 

better  enquiries  that  have  been  experienced. 

We  quote  ex  store  :  Summerlee,  $19  ;  Eglin- 

ton,  $18  ;  Carnbroe,  $18  ;    Ferona,  $16.75  to 

$17,  and  Siemens,  $16.75  t0  $17  '>  Langloan, 

$19- 

Bar  Iron— There  is  little   improvement 

in  the  demand  for  bar  iron,  and  the  un- 
settled feeling  regarding  prices  does  not 
tend  to  change  this.  The  price  here  is  $1.75 
but  it  is  claimed  that  this  has  been  cut  to  a 
radical  extent  in  some  cases. 

Sheet  Iron — Demand  is  on  the  quiet 
side,  and  though  quotations  are  unaltered  at 
present,  reductions  are  anticipated.  We 
quote:  Black  sheets  are  $240  to  $2.60; 
common  $2.25  to  $2.40;  and  Russian  sheet 
iron  10^  to  lie. 

Hoops  and  Bands — Business  continues 
quiet  and  prices  are  unchanged  at   $2.30  to 

$2.35- 

Steel — There  is  no  quotable  change  in 
the  price  of  steel,  though  the  change  in  duty 


, .  Heavy  Steel  Plate  Ranges , , 


Nos.  8  and  9 
Nos.  8  and  9 


4  Holes    Oven  16x20 
6  Holes    Oven  18x20 


These  are  made  after  the  most  improved  pat- 
terns, and  embody  every  good  point  up  to  date. 


The  McGlevry  Manufacturing  Go. 

London.       Toronto.       Montreal.       Winnipeg.       Vancouver, 
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(^larkson 

£>  £)ross 

ACCOUNTANTS    .     .     . 


Established  1864. 

26  Wellington  St.  East,  TORONTO 


Gas,  Electric, 
Comblratlon 

fixtures 

AND 

Brackets 

English,  Canadian, 

and  American  /*7 

DESIGNS 


A  select  stock  of 

Gas  and 
Electric 

CLOBES 


JAS.  BARIELL,  ll°V,  Toronto 

Drawings  and  prices  on  application. 
The  trade  supplied. 


SS.  SMOKELESS  POWDER 


Is  the  best;  it  does 
not  contain  any  nitro 
glycerine,  and  is  not 

aflected  by  the  heat  or  cold.  It  is  made  by  the  Smokeless  Powder  Company.  Limited, 
Dashwood  House,  New  Broad  Street,  London,  E.  C.  Works,  "  Barwick  Herts."  It 
is  used  by  sportsmen  all  over  the  Dominion.     One  firm  in  New  York  have  purchased 

SKsaTtts  JAMES  DARLING  &  CO. 


kept  at  Montreal. 


Send  for  Price  List. 


429  Board  of  Trade  Building 

MONTREAL,  Agents. 


Church's  Cold  Water  .  . 

ALABAST1NE 

Has  superseded  all  other  water-color  wall   coatings. 

It  is  the  best  advertised  goods  in  this  line. 

Now  sold  in  every   English  speaking  country  on  the  globe. 
Equally  adapted  for  city  and  country  dealers'  trade. 
Easily  applied  by  anyone  who    can  handle  a  brush. 

Put  up  in  five-pound  packages,  and   never  sold  in  bulk. 
Pays  the  dealer  Fifty  per  cent,  profit. 

Beware  of  Imitations  bearing  similar  names. 
Order  early  to  insure  a  full  line  of  advertising  matter. 

THE  ALABASTINE  CO.,  Limited. 

PARIS,  ONTARIO,    Sole  Manufacturers. 


Hill  &  Forbes,  327  St.  James  St.,  Montreal.         McArthur,  Corneille  &  Co.,  St.  Paul  St.,  Montreal. 

Agents  for  Eastern  Ontario,  and  Province  of  Quebec. 

G.  F.  Stephens  &  Co.,  Winnipeg,  Man.     Agents  for  Manitoba  and  British  Columbia. 


T^TVTr-T   TQT-T    TTr^TT^T^'     SAMUEL,  SONS  &  BENJAMIN 

JrVlNlCjr.Ul^i-1     rKJUv^rJy.      T64  Fenchurch  St.,  London,  E.  C. 


Harvest  Tools,  Spades  and  Shovels 


Send  sample  order  for  Columbus  brand. 


Lawn  Mowers        Rose  Reels 
Garden  Tools  and  Sprinklers 
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MONTREAL  MARKETS- Continued 

on  some  grades  may  lead  to  lower  rates. 
We  quole:  Best  cast  steel  10%  to  12c;  sleigh 
shoe,  $240;  spring,  $2.50;  tire,  $2.50  to 
$2.75,  and  round  machinery  steel,  $3. 

Galvanized  Sheets — There  have  been 
some  fair  import  orders  placed,  but  spot 
business  is  not  large.  Prices  are  unchanged. 
We  quote  :  4%  to  5c.  for  ordinary 
brands  ;  Morewood,  6  to  6%c;  tinned 
sheets,  coke,  No.  24,  6  to  6%c.;  No.  26, 
bYz  to  6Xc,  and  the  usual  extra  for  larger 
sizes. 

Tin  Plate — There  is  little  change  in  the 
movement  from  stock  here,  but  more  enquiry 
is  noted  on  export  account.  There  is  no 
occasion  to  alter  quotations,  cokes  remaining 
at  $3  to  $3  20,  and  charcoal,  $3. 50  to  $4. 

Canada  Plate — Business  continues  quiet 
and  there  is  no  change  to  report.  We  quo.e 
as  before,  $2.40  to  $2.45. 

Terne  Plates — There  has  been  some 
business  doing,  but  the  change  is  unappreci- 
able.    We  quote  $7  to  $7.25. 

Copper  —This  market  has  an  easier  ten- 
dency, and  business  is  dull.  Prices  are  un- 
changed, however,  at  the  timeuof  writing  at 
\oY%  to  io^c. 

Tin — Business  rules  small,  and  prices  are 
unchanged  at  18  to  19c. 

Spelter — The  price  of  the  article  is  un- 
changed at  the  decline  noted  last  week,  viz., 
$4.25  to  $4.50. 

Antimony — Dull,   with  prices   steady  at 

10X  to  i2c- 

LEAD — Very  little  business  to  note.  Prices 
remain  the  same.  Pig  lead,  $2.25  to  $3,  and 
sheet,  $4  to  $4.25. 

Sheet  Zinc— No  improvement  to  report, 
and  prices  are   nominally  the  same  at  $5  to 

$5-25- 

Cement — The  market  has  shown  no 
striking  change  during  the  past  [week.  For 
future  delivery  prices  have  been  shaded  5  to 
ioc,  but  for  present  delivery  they  remain  as 
last  quoted.  English,  $2.05  to  $2.15,  and 
Belgian  $1.90  to  $2.  In  firebricks  a  good 
trade  has  been  accomplished,  and  orders  for 
some  round  lots  have  been  placed  at  $18.50 
to  $22.50  per  1,000,  as  to  brand. 
PAINTS  AND  OILS. 

The  market  has  shown  more  activity  in 
consequence  of  the  reduced  freights,  but  it 
represents  orders  booked  some  time  ago.  In 
the  >vay  of  new  business  there  is  little  to 
note.  Linseed  is  ic.  lower,  and  this  is  the 
only  change  of  importance.  We  quote  : 
Choice  brands  of  white  lead,  $475  to  $5.00  ; 
No.  1,  $4.50;  No.  2,  $4.25;  No.  3,  $4.00;  No. 
4,  $3-75 ;  dry  white  lead,  4M"c. ;  red  lead,  pure, 
4Xc;  No.  1,  4c;  zinc  white,  pure,  $7.25; 
No.  1,  $6.25;  No.  2,  $5.25;  linseed  oil,  round 
lots,  raw,    59c,  boiled,  61c. ;  steam  refined 

seal  oil,  46  to  47c. 

GLASS. 
The  glassmarket  is  unchanged.  We  quote: 
$1.25  for  first  break  ;    $1.30  second  break, 
per    50    feet;    $325    for    first    break    per 
100  feet  ;  putty  in  bulk,  $1.85. 


PETROLEUM. 

The  demand  for  petroleum  continues  slow, 
and  market  is  quiet  and  steady.  Canadian  re- 
fined at  1 1  %c.  in  shed  at  Montreal,  for  round 
lots,  and  12c.  for  small  quantities.  Ameri- 
can petroleum,  16c.  in  car  lots,  i6^c.  in 
io-barrel  lots,  i6^c.  in  five-barrel  lots,  and 
17XC  for  single  barrels,  net  cash  ;  American 
benzine,  23  to  25c  ;  Canadian  benzine,  io^c 
Petrolea  ;  12  'Ac.  Montreal. 
HIDES. 
The  local  hide  market  at  present  is  un- 
settled owing  to  speculative  maneuvers  be- 
tween dealers  here.  For  this  season  it  is 
hard  to  give  a  reliable  quotation.  Receipts 
are  small  and  on  the  whole  the  market  is 
quiet.  We  quote  green  butchers'  hides,  3c. 
to  l)Ac.  for  No.  1 ;  2  to  2}4c.  for  No.  2,  and 
1  to  i}4c.  for  No.  3  ;  steers,  5  to  5}4c.;  lamb- 
skins, 75  to  80c.  each.  Calf  skins  have  been 
coming  in  a  little  more  freely  and  prices  are 
steady  at  6c. 

TALLOW. 

The  tallow  market  has    ruled  quiet  under 
a  slow  demand  at  6%  to  7c.  as  to  quality. 
WOOL. 

The  movement  in  this  line  continues  very 
limited  and  prices  have  a  steady  tendency. 
They  are  more  or  less  nominal  however  and 
unreliable. 


MONTREAL    TRADE    NOTES. 

The  price  of  turpentine  and  linseed  oil 
has  been  reduced  ic.  all  round. 

The  reduced  summer  freights  went  into 
effect  on  Tuesday  morning  last. 

Advices  from  Great  Britain  state  that 
a  combination  of  the  cement  makers  is  on 
the  tapis,  which,  if  effected,  will  mean  higher 
prices. 

There  has  been  considerable  speculation 
in  green  hides  here,  one  dealer  paying  ex- 
treme prices. 

The  wire  nail  makers  are  much  exercised 
over  the  change  in  the  tariff.  They  hold 
that  it  means  ruinous  American  competition 
to  them. 

Mr.  Newman,  one  of  the  partners  of 
Caverhil!,  Learmont  &  Co.,  left  for  an  ex- 
tended business  tour  through  New  York  and 
the  New  England  States  this  week. 

The  Pilkington  Bros,  have  been  placing 
some  round  lots  of  their  plate  glass  with 
builders  this  spring.  Some  of  it  shows  up 
notably  in  some  stores  which  are  going  up 
on  the  main  street. 

It  is  the  general  impression  that  it  will  take 
a  week  or  ten  days  to  discover  the  exact 
effect  of  the  tariff  changes  on  prices. 

There  has  been  a  regular  rush  of  paints, 
etc.,  out  of  the  warehouses  here  this  week, 
on  account  of  orders  booked  some  time  ago. 
These  goods  wete  bought  for  delivery  when 
the  railway  freights  were  reduced. 

The  spring  enquiry  for  bicycles  is  com- 
mencing, according  to  T.  W.  Boyd  &  Co., 
of  Notre  Dame  street. 

The  handsome  show  cards  which  W.  H. 
Cottingham   &   Co.  send   out  with  Mander 


TIR.E.  PROOF 
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Bros.'  varnish  are  attracting  general  atten- 
tion. They  are  admitted  to  be  a  decided 
convenience. 

Dame  Anna  Dorken,  widow  of  Edward 
Heuser,  sold  to  Herman  W.  Dorken  all  the 
rights  in  the  assets  of  the  estate  of  the  late 
Ed.  Heuser,  and  also  the  immovable  known 
as  No.  1889,  of  St.  Ann's  ward,  situate  at 
the  corner  of  McGill  street  and  Longueuil 
lane,  with  a  building  known  as  No.  140,  of 
McGill  street.  The  present  sale  is  made  in 
consideration  of  $16,919.14,  the  purchaser 
agreeing  also  to  discharge  the  said  estate  of 
all  liabilities  amounting  to  $72,053  83.  De- 
duction is  made  of  the  capital  and  inteiestof 
the  late  Ed.  Heuser.  The  assets  amounted 
to  $88,97297. — Star. 


TORONTO   MARKETS. 

Toronto,  April  6,  1894. 

HARDWARE. 

Possibilities  of  revisions  being  made  in  the 
list  of  tariff  changes,  and  the  difficulty  of  in- 
terpreting some  of  the  clauses  thereof,  still 
leaves  the  trade  in  a  somewhat  unsettled 
condition.  Business,  however,  continues  to 
improve.  Quite  a  movement  is  reported  in 
carpenters'  tools  and  builders'  supplies.  Of 
horse  clippers  there  is  a  large  number  sell- 
ing, and  a  good  business  is  being  done  in 
poultry  netting.  Green  wirecloth  shows  some 
improvement.  Payments  are  on  the  whole 
fair.  New  freight  rates  go  into  force  the 
16th  inst.,  when  business  may  be  expected 
to  improve  considerably. 

Wire — Barbed  and  twist  wires  are  still  in 
good  request,  and  a  good  many  small  orders 
are  being  received  for  tinners'  wire. 

Rope — Is  in  fair  demand,  at  7%  to  8c.  for 
sisal  and  q}{  to  10c.  for  manilla. 

Cutlery — There  is  still  a  fair  sorting-up 
trade,  but  no  special  features  have  developed 
during  the  week.  As  the  local  Custom 
authorities  rule  that  table  cutlery  is  subject 
to  a  duty  of  32^  per  cent.,  "]'/z  per  cent, 
higher  than  under  the  old  tariff,  some  of  the  M 
wholesalers  have  advanced  prices  equal  to 
the  amount  of  the  increase. 

Nails — The  market  is  demoralized  as  far 
as  cut  nails  are  concerned.  As  announced 
elsewhere,  the  members  of  the  association 
are  now  at  liberty  to  make  their  own  base 
price,  but  as  far  as  the  extras  are  concerned 
they  have  agreed  to  maintain  a  uniformity. 
The  Wire  Nail  Association  has  been  main- 
tained, but  there  have  been  some  changes  in 
price,  as  announced  elsewhere. 

Green  Wire  Cloth— There  is  a  little 
more  going  out,  but  the   rnovement  is  still 
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MA  SKETS—  Continued 

light.      Prices  are  unchanged   at   $1.85    to 
$1.90  per  100  square  feet. 

Screen  Doors  and  Windows— Much 
as  before,  but  a  better  movement  may  be 
expected  in  another  ten  days. 

Tacks — Trade  in  this  line  continues  to 
show  slight  improvement. 

Chain — Demand  is  fair  for  coil  chain, 
and  quite  a  number  of  trace  chains  are  going 
out. 

Horseshoes— Demand  is  still  for  small 
lots  at  $3.80  Toronto,  and  $3.85  London. 

Ware — Eclipse  and  Peerless  wares  con- 
tinue in  good  demand,  and  a  fair  business  is 
doing  in  blue  and  white  ware. 

Lawn  Mowers— The  attention  this  line 
is  receiving  is  still  light. 

Sporting  Goods— Quiet  and  featureless 
is  still  the  condition  of  trade  in  this  line. 

Plumbers'  Supplies— The  improvement 
noted  last  week  is  still  apparent,  but  it  has 
by  no  means  developed  into  activity. 

Iron  Pipe — The  mills  are  busy  and  there 
is  a  fair  demand,  particularly  in  the  east, 
but  there  is  a  great  deal  of  American  pro- 
duct coming  in  and  the  home  manufacturers 
are  feeling  the  competition  pretty  sharply. 
A  number  of  the  Montreal  houses  are  said 
to  be  stocking  American  pipe.  Quotations 
are  still  65  to  67^  per  cent,  according  to 
sizes  and  quantities. 

Builders'  Supplies— The  improvement 
has  been  maintained,  quite  a  few  orders  go- 
ing out. 

Milk  can  Trimmings— There  has  not 
been  much  demand  for  trimmings,  orders 
being  only  of  an  assorting  character. 

TOOLS — Spades  and  shovels  and  harvest 
tools  are  still  in  good  demand,  but  stocks 
are  not  yet  complete. 

Hinges — Trade  is  a  little  slower  in  this 
particular  line. 

Bird     Cages — Demand    for      ordinary 
cages  continues  good,  and  a  large  trade  has 
developed  in  breeding  cages. 
METALS. 

Trade  continues  to  improve  as  far  as 
briskness  is  concerned,  but  as  far  as  prices 
are  concerned  the  conditions  are  much  as 
before. 

PlG  Iron — Since  the  tariff  changes  were 
brought  down  there  has  been  a  stronger 
tendency  to  patronize  Canadian  iron,  and 
several  transactions  have  taken  place  in  the 
Nova  Scotian  product,  and  a  number  of  im- 
port orders  of  Scotch  iron  have  also  come 
in.  In  regard  to  Scotch  iron  there  is  a  fir- 
mer feeling,  large  offers  made  by  cable  hav- 
ing beer  refused,  whereas  in  the  States  we 
hear  that  several  large  contracts  have  been 
placed  at  surprisingly  low  figures.  Summer- 
lee,  $21  to  $2 1. 50  ;  Carnbroe,  $20  to  $20.50  ; 
Siemen's,  $18.71;  to  $19- 

Bar  Iron — There  is  scarcely  anything 
doing,  and  sales  are  reported  at  low  figures. 

Sheet  Iron— Business  is  much  as  before, 
and  prices  are  nominally  unchanged  at 
$2.32 >£  to  $2.78  per  100  lb. 


Galvanized  Iron — Trade  continues 
fairly  good,  but  without  special  feature  to 
note.  Prices  are  unchanged  at  4?^  to  5c. 
for  28  gauge. 

INGOT  Tin — Lamb  and  Flag  and  Straits 
are  still  in  good  demand  at  the  ruling  prices 
of  19  to  20c.  The  price  is  a  little  firmer  in 
the  States,  but  Canadian  houses,  having 
good  stocks,  are  offering  at  low  fignres. 

Ingot  Copper — Since  the  tariff  changes 
were  announced  business  in  this  line  shows 
some  improvement,  some  car-load  lots  hav- 
ing been  moved.  Prices  are  unchanged  at 
1 1 %  to  12c.  for  ton  lots  and  %c.  extra  for 
small  lots. 

Sheet  Copper— Trade  is  quiet,  and 
prices  rule  as  before  at  15  to  17c.  per  pound. 

Zinc  Spelter — Shows  slight  improve- 
ment, some  good  sales  being  reported.  We 
quote  :  Domestic,  4X  to  4>^c;  foreign, 
4%  to  4%c. 

Tin  Plates — Demand  is  good  and  stocks 
fairly  complete.  Prices  as  before.  We  quote: 
I.  C,  best  grades,  $375  to  $3.85.  Cheaper 
grades  have  been  shaded  25c. 

Sheet  Zinc — Quiet  and  unchanged  at 
5X  to  s^c. 

Boiler  Tubes — The  drop  of  7%  per 
cent,  in  the  duty  found  dealers  with  large 
stocks  on  hand.  Offers  are  now  being  made 
at  lower  prices,  but  there  is  only  a  fair  de- 
mand, buyers  waiting  for  further  declines  in 
values.  Quotations,  nominally  are  :  1% 
inch,  8c.  ;  2  inch,  9c;  2l4  inch,  10c;  2% 
inch,  io^c. ;  3  inch,  i2j£o;  3%  inch,  16c; 
4  inch,  21c. 

Sheet  Steel — There  is  a  fair  local  de- 
mand. The  American  article  is  getting  the 
preference  on  account  of  the  low  price  at 
which  it  is  offering.  We  quote  base  price  : 
English,  $2.2<;  for  plates  and  $2.40  for  heads; 
American,  $2.10  for  plates  and  $2.35  for 
heads. 

Corrugated  Iron— Trade  continues 
fairly  good  at  last  week's  prices.  We  quote 
per  square  :  "Owl"  brand  from  genuine 
steel  plates,  zinc  coated,  $4.25  per  square; 
painted  steel,  same  b^and,  $3  75,  according 
to  gauge. 

Terne  Plates — The  improved  trade 
noted  last  week  has  been  maintained,  but  no 
special  features  have  developed. 

Hoops  and  Bands— Demand  is  steady 
but  light.  Prices  unchanged  at  $2.45  to 
$2.50. 

Canada  Plates— There  is  no  feature 
worthy  of  special  note,  trade  still  being  quiet. 
We  quote  as  before  :  All  dull,  $2.60  to $2. 65; 
half-polished,  $2.65  to  $2.75;  and  all  bright, 
$2.90. 

Solder — There  is  a  fair  business  doing, 
with  the  price  of  the  good  article  steady  at 
13^  to  I5>zc-i  t>ut  inferior  can  be  obtained 
at  lower  figures.  There  have  been  some 
sales  for  shipment  west  at  \$%c. 

Pig  Lead — Sales  are  small  and  market 
weak.     We  quote  2^  to  3c.  ordinarily.     • 


Antimony — There  is  a  fair  demand  but 
at  figures  that  are  low.  Prices  are  easier  at 
\oYz  to  lie. 

PAINTS  AND  OILS. 

Business  generally  speaking  is  better  than 
a  week  ago.  This  applies  particularly  to 
city  trade.  White  lead  is  in  moderate  de- 
mand only,  but  prices  lack  uniformity;  4%'c. 
is  what  most  dealers  are  trying  to  get.  Paris 
green  is  in  good  demand  at  13c.  in  100  lb. 
drums,  and  14  to  i4}4c.  in  small  packages; 
English  is  ic.  higher.  Demand  continues 
good  for  prepared  paints,  the  fine  weather 
making  nearly  everyone  anxious  to  get  their 
supplies.  Turpentine,  as  predicted,  has  de- 
clined 2c.  per  gallon  to  48c,  Toronto, 
Hamilton,  London  and  Guelph,  with  2c.  ad- 
dee  for  delivery  at  outside  points.  Demand 
is  a  little  better  than  it  was  although  it  is 
still  high.  The  new  crop  will  probably  be 
marketed  in  the  course  of  a  couple  of  weeks. 
As  also  foretold  in  Hardware  linseed  oil 
is  down  3c.  per  gallon,  being  now  quoted  at 
5 5 }4c.  for  raw  and  58^ c.  for  boiled,  Toron- 
to, Hamilton,  London  and  Guelph,  with  2c. 
added  for  delivery  at  outside  points.  De- 
mand is  fair  only.  Foreign  prices  are  unset- 
tled. Varnishes  are  picking  up  a  little,  and 
glue  is  in  good  demand.  Payments  are  fairly 
good. 

GLASS. 

Business  is  still  much  interfered  with  on 
account  of  the  broken  condition  of  stocks,  it 
being  next  to  impossible  to  fill  an  order  of 
any  size.  Prices  unchanged  at  $1.20  to 
$1.25. 

OLD  MATERIAL. 

Business  is  quiet.  Owing  to  the  recent  10 
per  cent,  reduction  in  the  duty  ;  prices  paid 
for  copper  have  declined  considerably. 
There  has  also  been  a  drop  in  the  prices 
of  brass.  We  quote  prices  paid  by  deal- 
ers as  follows  :  Agricultural  scrap,  55c.  per 
cwt.;  machinery  cast,  60c.  per  cwt.;  stove  cast 
scrap,  35  to  40c.  ;  No.  1  wrought  scrap,  40c. 
per  cwt.  ;  N0.2,  including  sheet  iron,  hoop 
iron  and  mixed  steel,  10c. ;  new  light  scrap  cop- 
per t%  to  7c;  heavy  scrap  copper  7% 
to"7|^c;  old  copper  bottoms  bl/i  to  6j(c; 
light  scrap  brass  4c;  heavy  yellow  scrap 
brass  6c;  heavy  red  scrap  brass,  6%  to 
7c;  scrap  ,  lead,  \%  to  2c;  scrap  zinc, 
\yi  to  2c;  scrap  rubber,  2  to  z%Q.\  country 
mixed  rags,  60  to  75c.  per  100  lbs.;  clean 
dry  bones,  45  to  55c.  per  100  lbs.  ;  borings 
and  turnings,  10  to  15c. 

SEEDS. 

Trade  in  seeds  for  the  past  week  has  been 
fairly  active,  but,  as  predicted,  the  cold  snap 
has  somewhat  checked  the  demand.  The 
markets  have  been  steady,  but  sudden  fluc- 
tuations are  quite  in  order  at  this  time 
of  the  year.  Prices  are  as  before. 
Jobbers'  prices  rule  as  follows  :  Red 
clover,  $6  to  $6.50  per  bushel  ;  alsike, 
$4.50  to  $8.50,  latter  figure  being  for  fancy 
reproducing  seed  ;  timothy,  $2.10  to  $2.80, 
outside  price  being  for  fancy  unhulled  seed. 
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MONTREAL  MARKETS— Continued. 

.HIDES,  SKINS,  WOOL,   AND  TALLOW. 

Hides — Marketcontinues  quiet  and  prices 
unchanged,  dealers  paying  3c.  for  green  and 
selling  cured  at  3/^c. 

Sheepskins— Quiet  at  80c. 

Wool — Very  little  doing,  and  prices  re- 
main as  before. 

Tallow — Inactive,  dealers  paying  5  to 
5^c.  and  selling  at  5^c. 

PETROLEUM. 

Trade  is  quiet  on  the  local  market.  The 
demand  for  lubricating  oils  is  improving 
slightly.  We  quote  :  5  to  10  barrel  lots, 
imperial  gallon,  Tordnto — Canadian,  12  to 
I2>£c  ;  carbon  safety,  15^  to  16c.  ;  Cana- 
dian water  white,  16  to  17c;  American  water 
white,  18  to  19c;  photogene  20c. 

MARKET    NOTES. 

M.  &  L.  Samuel,  Benjamin  &  Co.  are  get- 
ting in  a  new  line  of  horse  bits. 

A  new  carriage  top  dressing,  the  "  Red 
Seal,"  is  being  put  on  the  market  by  Stewart 
&  Wood. 

The  Gurney-Tilden  Co.,  Hamilton,  has 
purchased  the  Canadian  rights  tor  the  new 
arc  light  invented  by  W.  E.  Irish. 

Rice  Lewis  &  Son  have  a  window  display 
of  ship  chandlery,  which  those  in  the  trade 
should  riot  fail  to  see.  Some  lessons  on  how 
to  dress  a  window  of  this  kind  could  be  ob- 
tained. 

The  Toronto  Smelting  Works  report  that 
the  fine  weather  has  caused  large  increases 
in  their  sales  of  solder.  The  firm  say : 
"  Roofers  and  tinsmiths  are  beginning  out- 
side work,  hence  the  demand." 

It  was  inadvertent'y  stated  in  last  issue  that 
Sanderson,  Pearcy  &  Co.  had  been  appoint- 
ed agents  for  John  Lucas  &  Co.'s  Imperial 
French  green.  The  firm  is  merely  handling 
these  goods,  as  are  Stewart  &  Wood. 

Chas.  Boeckh  &  Sons,  brush  manufac- 
turers, Toronto,  report  the  demand  for  their 
paint,  kalsomine  and  household  brushes 
good.  The  firm  say  :  "  We  have  also  had 
a  big  call  for  our  Jersey  butter  mould,  and 
the  Cradle  churn  is  finding  increased  popu- 
larity with  the  trade." 

The  J.  C.  McLaren  Belting  Co.,  with 
offices  at  76  York  street,  have  transferred 
their  business  to  Craig  &  MacAithur,  Front 
and  Scott  streets,  Toronto.  On  account  of 
the  latter  firm's  increased  business  it  is  mov- 
ing into  more  commodious  premises  at  22 
Front  street  east,  onedoor  west  of  its  present 
offices. 

The  Metallic  Roofing  Co.,  Toronto,  report 
that  they  are  making  large  shipments  of 
Eastlake  and  Empire  patent  shingles.  The 
firm  say  :  "The  duty  on  our  raw  material 
having  been  reduced,  we  are  now  prepared 
to  quote  the  trade  reduced  prices  on  all 
goods  of  our  manufacture." 

H.  S.  Howland,  Sons  &  Co.  are  in  receipt 
of  a  large  consignment    of    sheep    shears 


manufactured  by  Henry  Boker  &  Co. 
These  shears  all  bear  the  registered 
crown  trade  mark,  and  are  especially  manu- 
factured for  the  Messrs.  Howland  from 
patterns  supplied  by  them.  The  shear  is 
claimed  to  be  the  best  handled  by  this  firm, 
and  a  number  have  already  been  sold. 

The  Booth  Copper  Co.  report  that  they 
are  receiving  a  large  demand  for  the  Resisto 
range  boiler  :  "  Business  has  improved 
greatly,  and  we  are  at  present  very  busy," 
said  a  representative  of  the  firm.  "  While 
there  are  no  very  large  contracts  at  present 
to  hand,  we  are  receiving  a  large  number  of 
small  ones." 

The  Toronto  Fence  and  Ornamental  Iron 
Works  have  received  the  contract  for  placing 
their  iron  fences  around  the  residences  of 
D.  E.  Thomson,  Q  C,  Queen's  Park  and  H. 
Goulding,  Jarvis  street,  Toronto.  "  It  is  our 
intention  to  issue  a  catalogue  to  the  trade, 
setting  forth  the  class  of  work  and  designing 
that  we  undertake  to  do,"  said  a  member  of 
the  firm. 

A.  A.  Allan  &  Co.,  Toronto,  report  the  re- 
ceipt of  a  large  shipment  of  Star  bicycles 
direct  from  Wolverhampton,  England.  The 
firm  is  carrying  a  large  stock  of  light  and 
medium  weight  wheels,  and  are  also  pre- 
pared to  supply  the  trade  with  all  sundries, 
needed  in  the  bicycle  store  and  repair  shop. 

The  Collins  Mfg.  Co.  report  that  they  are 
already  receiving  orders  for  the  Home  Com- 
fort dinner  pails.  "  The  numerous  orders 
received  for  Hathaway  fence  wire  has  com- 
pelled us  to  resume  work  at  night  to  keep 
pace  with  the  demand,"  said  a  member  of 
the  firm.  "It  is  our  intention  to  commence 
the  manufacture  of  a  doms-bottomed  wash 
boiler,  which,  to  judge  from  the  popularity  of 
our  dome-bottom  kettles,  should  find  good 
demand." 

The  McClary  Mfg.  Co.  report  having  been 
successful  in  selling  the  patterns  of  their 
Magnet  wood  furnace  and  Florida  coal  fur- 
nace to  the  Brant  Stove  Co.,  Milwaukee, 
"  We  believe  that  this  is  the  first  time  that 
furnace  patterns  have  been  sold  from  Can- 
ada to  the  United  States,"  said  a  representa- 
tive of  the  firm.  "  We  are  manufacturing  a 
steel  range  for  the  first  time.  It  is  very 
handsome,  and  will  be  called  the  McClary 
Steel  Plate  Range." 


AMERICAN  MARKETS. 

New  York,  April  6,  1894. 

PIG  Tin — The  market  was  very  firm, 
with  abundant  evidence  that  the  strong 
statistical  position  on  this  side  of  the 
Atlantic  is  having  an  influence  despite  the 
lifeless  condition  of  speculation.  In  any 
event  it  seems  difficult  to  secure  round  lots 
for  prompt  delivery  at  prices  that  some 
holders  accepted  yesterday  for  fine  ton-lots. 
The  latter,  it  also  appeared,  were  offered 
with  more  or  less  reserve.  Bids  of  19.30c. 
w^re  refused  in  several  instances.  Moderate 


quantities  were  sold  at  19.35c,  net  cash 
terms.  Ordinary  jobbing  parcels  brought 
19.45  to  19  50c.  Besides  the  conditions 
above  outlined,  an  advance  of  15s.  in  Lon- 
don operated  to  stiffen  values  here. 

Copper — Reports  were  in  all  particulars 
a  repetition  of  those  made  yesterday.  Sel- 
lers generally  named  former  prices  and  made 
some  showing  of  firmness,  yet  it  was  ad- 
mitted that  sales  were  light,  and  that  the 
demand  continues  disappointingly  slow,  with 
inquiries  for  larger  lots  than  50,000  pounds 
strictly  the  exception.  Prices  stand  at  about 
9l/zC.  for  Lake  Superior  ingo',  9%  to  9^c. 
for  elec  rolytic  and  9  to  9XC-  (or  ordinary 
casting  stock. 

Pig  Lead — The  market  remains  dull. 
There  is  hardly  any  enquiry,  and  the  little 
business  that  passes  is  made  up  chiefly  of 
single  carload  lots  for  early  delivery.  Prices 
are  rather  soft,  but  it  does  not  appear  that 
less  than  3  40c.  has  been  accepted  for  West- 
ern common.  The  St.  Louis  wire  to  the 
Metal  Exchange  quoted  3  17^  to  3.20c. 
London  cable  was  £9  2s.  6d.  for  soft  Span- 
ish. 

Spelter — Slow  business  and  limited  en- 
quiry are  still  the  prominent  features  of  the 
market.  Not  the  slightest  improvement  has 
taken  place  during  the  past  few  days  In 
the  absence  of  any  decided  pressure  to  sell, 
however,  prices  remain  fairly  steady  at  3.80 
to  3  85c.  for  ordinary  Western  brands.  St. 
Louis  quotation  by  wire  to  the  Metal  Ex- 
change was  3.60c.  London  cable  was  ,£15 
16s.  3d.  for  ordinary  Silesian. 

Antimony — The  market  remains  steady 
but  quiet,  at  &/%  to  9c.  for  Hallett's  and  10 
to  io^c.  for  Cookson's. 

Tin  Plate — Neither  spot  stock  or  forward 
deliveries  were  in  quite  as  good  request  as 
they  were  on  Monday,  and  the  market 
showed  extremely  flat  tone.  Values  remain 
without  change  of  importance. 

Iron  and  Steel — American  pig  iron 
market  is  without  sign  of  any  change  for  the 
better.  To  the  contrary,  prices  continue  low 
and  irregular,  and  the  moderate  prices  fail  to 
stimulate  business.  To  all  appearances 
most  consumers  confine  their  purchases  to 
just  what  stock  they  may  require,  regardless 
of  how  low  prices  may  be. 

In  old  iron  and  steel  there  has  been  more 
doing  the  past  few  days,  but  at  low  prices. 
Recent  sales  include  1,000  iron  tee  rails  at 
$1 1.50  delivered  to  vessels;  150  tons  steel  at 
$8.50;  700  tons  railroad  scrap  at  $12,  deliv- 
ered to  mill  ;  1 50  tons  car  wheels  at  $10  de- 
livered ;  moderate  quantities  of  wrought 
turnings  at  $9,  and  cast  turnings  delivered  to 
mill. 


FAVOR    MANUFACTURERS. 

HE  council  of  the   Toronto  Board  of 
Trade  met  on  Wednesday,  and  passed 
the  following  resolution  : 
Having  heard  a  delegation  of  the  manu- 
facturers' section   of   the  Board,  who   com- 
plain  that   the   recent   tariff  changes  have 
largely    reduced    the    duties    upon    certain 
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TORONTO  PICKET    J 
WIRE  FENCE  CO. 

221  River  St.,  Toronto 
Picket  and  Woven 


ire  Fencing 


Send  for  N  ew  List 


The  Best  is  the  Cheapest. 

STANDARD  DELT 


GUARANTEED. 


J.  L  GOODHUE  &  CO., 


Danville, 
Quebec. 


A  full  stock  of  our  goods  kept  on  hand 
by  our  Western  representative, 

H.  D.  SIMMONS  &  GO. 

Telephone 2164.  85  York  St.,  Toronto 

Pat  Hov.  19, 1889. 


Aiovo  Cut  is  One-half  Actual  Size. 

"  Hathaway  Fence  Wire." — Safe,  solid  and  sure.  The 
handsomest.  Seen  at  long  distance.  Will  not  sag  or  get 
oui  of  shape.  Allowance  lor  contraction  and  expansion. 
Suitable  for  farm,  field,  garden,  lawn  or  trellis  work. 
Easily  put  up  ;  splices  itself,  and  cheap. 

The  Collins  Manfg    Co.,  Manufacturers, 

84  Adelaide  Street  East,  Toronto. 


AMERICAN  CARPET  SWEEPERS 

CANADIAN  MAKE 


PRICE  PER  DOZEN,  $36.00. 


Order  from  your  jobber,  or  send  direct  to 

J.  M.  WARNER  MFG. CO. 

Send  for  Price  Lists.  HAMILTON. 


YOU  LOSE 

MORE 
THAN  WE  DO 

BY  NOT 
ADVERTISING 

IN  THIS 
JOURNAL 
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PMTI   CRV        J°S"  Rodgers  &  Co's>    E-   M-   Dickinson's  and 
UUI   LLnT.      other  Sheffield  Makes.    German  Pocket  Knives 
and  Razors,  "  Hercules"  Scissors.       ■      p     ■  rni  ir    n    f\f\ 
Import  orders  solicited.      See  our      n.   U.    LlOLIl   &   UU. 

samples  and  prices. 


MONTREAL   and   TORONTO. 


Pure  Southern  |  ft  PEN      INE    Qur  Specialty 

Remember,  we  are  headquarters  for  the  pure  article,  and   intending  purchasers  will  do 

well  to  get  our  price  before  placing  their  orders. 

Every  barrel  of  Turpentine  we    ship  is  accompanied    by  our   printed  guarantee  that  it 

is  ABSOLUTELY  PURE- 

We    Are    Not   Members   of   any   Combine. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W.,  TORONTO 


BEST  ON  THE  MARKET. 

Manufactured  by  Write  for  sample  cards  and  prices. 

The  James  Robertson  Co.  Ltd.,  Toronto 


THE  WHITMAN  &  BARNES  MFG.  CO 

Canadian   Branch:    St.  Catharines,  Ont. 


NO.  i 


Nail  Hammer 


It  cannot  be  excelled  in  quality  or  finish  by 
any  Hammer  mauufactured. 

Our  "Garden  City"  Nail  Hammer 


GET   OUR    PRICES  and 
TRY    OUR    GOODS 


Is  the  best  and  cheapest 
"Solid  Cast  Steel"  Ham- 
mer on  the  market.  .  .  . 


We  aim  to  keep  in  stock  a  full  line  of  Hammers,  Sledges, 
etc.,  and  will  make  prompt  shipments 
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manufactured  goods  without  affording  the 
manufacturers  of  the  same  a  proportionate 
reduction  in  the  duty  upon  the  raw  materials 
entering  into  the  same.  Resolved,  that  the 
council  of  the  Board  of  Trade  of  the  city 
of  Toronto  desires  to  express  its  sympathy 
with  the  views  of  the  manufacturers 
so  affected,  particularly  as  regards  the  con- 
tinued high  duties  upon  pig  iron,  bar  iron, 
steel  and  other  raw  materials,  and  while  this 
council  is  of  the  opinion  that  the  develop- 
ment of  the  iron  industry  is  in  the  interests 
of  Canada,  it  believes  that  assistance  to  the 
same  should  be  more  largely  by  the  way  of 
bounty  on  pig  iron  and  puddled  bars,  and 
should  not  be,  in  view  of  the  recent  reduc- 
tions in  the  tariff  upon  manufactured  goods, 
by  the  maintenance  of  the  tax  upon  raw  ma- 
terial. Resolved,  that  the  manufacturers' 
section  of  this  board  be  authorized  to  ap- 
point a  deputation  to  proceed  to  Ottawa  to 
lay  these  views  before  the  Dominion  Gov- 
ernment. 


PERSONAL  MENTION. 

GH.  WHITE,  hardware  merchant, 
Orillia,  was  in  Toronto  a  few  days 
•  ago.  He  reports  business  good 
this  spring. 

James  Hutton  &  Co.,  of  Montreal,  write  : 
"Referring  to  an  item  in  your  issue  of 
March  24,  we  must  ask  you  to  make  the  cor- 
rection that  Mr.  A.  H.  Symonds  formerly 
represented  Joseph  Rodgers  &  Sons,  Shef- 
field, Eng.  The  firm  of  James  Hutton  &  Co. 
have  been  their  sole  representative  for  the 
past  35  or  40  years."  The  item  in  question 
should  have  read  that  Mr.  Symonds  repre- 
sented James  Hutton  &  Co.,  of  Toronto. 

George  Simms,  hardware  merchant,  Nip- 
issing,  was  in  Toronto  this  week.  He  ex- 
perienced a  good  trade  the  past  winter  and 
says  the  spring  outlook  in  this  part  of  the 
country  is  good. 

Wm.  Price,  representing  Fotheringham 
&  Workman,  Montreal,  was  in  Toronto  this 
week  on  business. 

These  country  merchants  visited  Toronto 
during  the  past  week  :  T.  McGrotton,  Ux- 
bridge;  A.  D.  Noble,  Shelburne  ;  J.  E. 
Richards,  Brooklyn  ;  J.  Bundy,  Pickering  ; 
Fred.  Hatch,  of  Hatch  Bros.,  Whitby  ;  C. 
M.  Peters,  Midland. 

A.  E.  Youmans,  who  represents  the  To- 
ronto Lead  and  Color  Co.  in  the  West,  has 
been  off  his  route  a  few  days  on  account  of 
illness.  It  is  expected  he  will  be  able  to  re- 
sume his  duties  again  shortly. 


THE  STANDARD  BUSHEL. 

MR.  WILSON,  M.P.,  will  introduce  a 
bill  to  amend  the  Weights  and 
Measures  Act  as  affecting  the 
weights  of  vegtables.  At  the  present  time 
the  statute  fixes  the  standard  weight  of  a 
bushel  of  potatoes,  turnips,  parsnips,  beets, 
carrots  and  onions  at  60  pounds  to  the 
bushel.  As  regards  parsnip1,  beets,  car- 
rots and  onions,  Mr.  Wilson's  bill  proposes 
to  reduce  the  standard  bushel  to  50 
pounds,  which  is  about  the  average  weight. 
Potatoes  and  turnips  will  remain  at  the 
present  weight  of  60  pounds  to  the  bushel. 


I  The  1 

|  Dead  J 

|  Advertise  1 

I  Not.  I 


The  change  is  contemplated  because  the 
Act  provides  that  in  all  contracts  the  sale 
and  delivery  of  the  articles  enumerated  in 
clause  16,  which  includes  the  vegetables 
named,  the  bushel  shall  be  determined  by 
weight  unless  a  bushel  measurement  is  spe- 
cially agreed  upon.  Mr.  Wilson's  bill  will 
further  define  the  standard  weight  of  a  bag 
of  potatoes  or  turnips  to  be  90  pounds,  and 
of  the  other  vegetables  mentioned  at  75 
pounds.  The  standard  barrel  is  placed  at 
three  bushels. 


DETACHABLE  KNIFE  HANDLES. 

RECENTLY  a  novelty  has  been  intro- 
duced by  a  Sheffield  firm  of  cutlers, 
says  the  House  Furnishing  Review. 
It  consists  of  a  removable  or  exchangable 
handle  for  table  knives.  This  is  effected  by 
pressing  a  small  spring  in  the  bolster  of  the 
handle.  When  the  blade  is  placed  in  the 
handle,  it  at  once  becomes  tightly  fixed  and 
remains  absolutely  firm  until  the  spring  is 
pressed.  As  the  tangs  of  the  blades  are  all 
made  one  size,  it  is  only  the  work  of  a  mo- 
ment to  detach  a  dirty  blade  and  insert  a 
clean  one.  It  will  be  at  once  apparent  what 
an  immense  saving  can  be  made  by  house- 
keepers, caterers  and  others  who  use  large 
quantities  of  cutlery,  for  one  gross  of  handles 
— always  the  most  expensive  part  of  the 
knife — with  five  or  six  gross  of  blades  will 
practically  provide  the  latter  number  of  com- 
plete knives.  The  small-sized  handles  will 
also  serve  for  cheese,  fish  and  desert  knifes. 
The  chief  advantage  in  family  use  will  be 
the  preservation  of  the  handle1,  which  never 
need  be  placed  in  hot  water,  which  is  re- 
sponsible for  the  ruin  of  much  valuable  table 
cutlery. 

CHAIN  vs.  ROPE  HAULAGE. 

In  the  course  of  a  paper  recently  read  be- 
fore the  Society  of  Mineral  Industries  it  is 
incidentally  remarked,  says  an  exchange, 
that  rope  haulage  is  inferior  to  chain  haulage, 
especially  as  regards  the  expense  of  main- 
tenance and  the  wear  of  the  ropes,  which  has 
been  found  to  be  twenty  times  greater  than 
that  of   the  chains.     In    cases  selected  for 


comparison,  the  useful  weight  hauled  annu- 
ally by  the  rope  is  only  193,318  tons,  while 
that  by  chain  is  nearly  400,000  tons,  this 
point  being  in  favor  of  the  latter.  As  re- 
gards labor,  however,  although  the  ton 
hauled  per  mile,  costs  only  a  little  under  1 
cent  by  chain,  against  a  fraction  ever  1  cent 
by  rope,  the  annual  expense  of  labor  is 
$1,920  and  $811  respectively,  whence  it  may 
be  concluded  that,  if  the  tonnage  were  the 
same  in  both  cases,  the  cost  of  labor  would 
be  slighter  for  the  rope  than  for  the  chain 
haulage.  It  is,  therefore,  advisable.in  choos- 
ing between  the  two  systems,  to  take  into 
account  the  various  factors  of  tonnage,  main- 
tenance and  labor.  It  may,  however,  be 
asserted  that  chain  haulage  always  ensures 
greater  regularity,  and  is  more  suitable  lor 
dealing  with  a  large  output. 


SPECIALTIES  IN  HARDWARE. 

THERE  are  more  specialties  in  the 
hardware  market  to-day  than  at  any 
time  in  the  history  of  the  business, 
says  an  exchange.  This  fact  represents 
the  development  of  the  inventive  faculty, 
but  more  than  this,  shows  that  use  has  kept 
pace  with  supply,  and  that  new  ideas  are  as 
quickly  grasped  by  the  trade  as  by  the  pur- 
chasing public.  Many  so-called  specialties 
were  novelties  a  few  years  or  even  months 
ago  and  yet  are  staples  to-day,  and  the 
same  rule  will  continue  to  hold  gocd  for  all 
time,  since  the  march  of  improvement  will 
go  steadily  on  and  new  inventions  and  de- 
vices will  constantly  be  brought  out.  To 
the  hardware  dealer  a  few  months  since,  bi- 
cycles were  not  known  as  an  article  of  trade. 
He  let  the  agents  take  the  business  and  the 
profits.  Now,  however,  these  space  anni- 
hilators  are  almost  staple  articles,  and  are 
kept  in  stock  in  nearly  every  well  regulated 
hardware  store.  All  of  which  goes  to  show 
that  the  trade  is  branching  out  and  that  a 
great  variety  of  one  time*  novel  but  now 
essential  articles  are  included  in  the  pur- 
chase list  of  the  dealer  who  endeavors  to 
keep  abreast  of  the  times. 
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Two-Ply  Twisted  Fence  Strand. 

Galvanized  Fence  Staples 

Oiled  and  Annealed  Fence  Wire 


Manufactured    by_ 


The  B.  GREENING  WIRE  CO.,  Ltd. 

Write  for  Catalogue.  HAMILTON,  ONT. 


White  Lead 


TRADE   MARK 


Unicorn  Pare 
Russian  Pare 
Thistle 
Crescent  Star 


NOTE  THE  BRANDS 

Known  all  over  Canada.     We  offer  them  with- 
out any  restrictions.     Write  for  prices. 

A.  RAMSAY  &  SON,  MONTREAL 

ESTABLISHED  1842. 


ADAM   HOPE 
&  CO., 


Offer  for  Sale 


HAMILTON 


"Pioneer"and"Sloss" 

PIG   IRON 

These  are  fine  foundry  irons,  being  strong 
and  large  scrap  carriers. 

Also  all  the  well-known 

Scotch  Brands, 

Broken  Car  Wheels, 
and  Railway  Cast  Scrap. 


Wire  Fencing  Plyers 

MANUFACTURED   BY 

H_    BOKER 

Are  the  leaders  for  Fine  Quality  and 
Low  Price. 


TRADE 


$fc 


MARK 


SUMMER 


OXFORD 


STOVES 


ECONOMICAL. 


EFFICIENT. 


BEAUTIFUL. 


Oxford  Gas  Ranges 


5  SIZES. 


Bakes,  Boils  and  Roasts  quickly 
and  uniformly. 

Are  Immense  Water  Heaters 

No  Waste.        No  Odor. 


GAS  RANGE. 


Oxford  Oil  Gas  Ranges 


5  SIZES. 


Makes  its  own  Gas  as  it  Burns  it. 

Makes  Gas  from  Ordinary  Coal  Oil. 

Bakes,  Roasts  and  Boils  perfectly.  Cost  of  Fuel  J^c.  per  hour. 

No  Waste.       No  Odor.  OIL  GA8  RANGE. 

PEOPLE  WILL  ASK  FOR  THEM.  YOU  MUST  HAVE  THEM. 

Send  for  Prices  of  our  OXFORD  GRADUATE  Wood  and  Coal  Cook  Stove. 


THE  GURNEY  FOUNDRY  CO.,  ltd.,  Toronto.    THE  GURNEY-MASSEY  CO.,  ltd.,  Montreal. 
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BUSINESS  CHANGES. 

PARTNERSHIPS  FORMED   AND  DISSOLVED. 

LA.,  Geo.  A.,  and  A.  E.  Videal,  Quebec, 
have  registered  proprietors  as  agents 
•  for  machinery    supplies,    under    the 
style  of  Videal  Fils  &  Cie. 

The  Direct  Supply  Association,  Montreal, 
have  dissolved. 

Gagnon  &  Dubard,  general  storekeepers, 
Champlain,  have  dissolved. 

The  Wm.  Clendinneng  &  Son  Co.,  Mon- 
treal, have  been  incorporated. 

Leon  Rochon,  Jr.,  blacksmith,  St.  Eus- 
tache,  has  retired  from  business. 

Charron  &  Racicot,  general  merchants, 
Windsor  Mills,  Que.,  have  dissolved. 

Mitchell  &  Monty,  general  merchants, 
Granby,  Que.,  have  admitted  T.  F.  Richard- 
son ;  new  style,  Mitchell,  Monty  &  Co. 

John  and  W.  Lockett  have  registered  a 
co-partnership   at   Bridgetown,  N.S.,  under 
the  style  of  John  Lockett    &   Son,    general 
merchants. 
DIFFICULTIES,ASSIGNMENTS,  COMPROMISES. 

George  Yates,  general  store,  Oil  Springs, 
has  assigned. 

The  Victoria  Iron  Works,  Victoria,  B.C., 
have  appointed  a  liquidator. 

A.  Taupin,  general  merchant,  Champlain, 
Que.,  is  asking  for  an  extension. 

J.  A.  Thomson,  hardware,  Wellington, 
satisfied  chattel  mortgage  for  $3,000. 

P.  H.  Durocher,  general  merchant,  Hull, 
is  offering  to  compromise  at  40c.  on  the 
dollar. 

A.  H.  Baker  &  Co.,  general  merchants, 
Rosebank,  Man.,  have  been  granted  an  ex- 
tension. 

F.  W.  Carriveau,  general  merchant,  Ful- 
ford,  Que.,  is  offering  to  compromise  at  25c. 
on  the  dollar. 

Auguste  Toupin,  general  storekeeper, 
Champlain,  has  assigned  to  Chas.  Desmar- 
teau,  Montreal. 

A.  Michaud,  general  merchant,  St.  Gabriel 
de  Brandon,  Que.,  is  offering  to  compromise 
at  50c.  on  the  dollar. 

A  meeting  of  the  creditors  of  Thomas 
McAdam,  general  storekeeper,  of  Orange- 
ville,  was  held  at  the  office  of  Assignee 
Campbell,  Toronto,  when  inspectors  were 
appointed.  The  liabilities  are  $6,000  and 
the  assets  nominally  the  same.  No  settle- 
ment has  yet  been  arrived  at. 

SALES  MADE  AND    PENDING. 

The  stock  of  Thos.  Linklatc,  plumber, 
etc.,  Montreal,  is  advertised  for  sale  by 
bailiff. 

The  stock  of  E.  J.  Janelle,  general  mer- 
chant,  Dauteuil,  was    sold  at    62c.  on  the 

dollar. 

CHANGES. 

Gray  &  Son,  general  merchants,  Mount 
Elgin,  have  sold  out  to  Mr.  Young. 

J.  N.  Smith,  general  merchant,  Frelighs- 
burg,  Que.,  has  sold  out  and  left  the  place. 


Duncan  A.  Macdonald,  general  merchant, 
Sudbury,  has  sold  out  to  Hayes  &  Philips. 

A.  Cote,  general  merchant,  Farnham, 
Que.,  is  giving  up  business  and  removing  to 
St.  John's 

Ferres  &  Co.,  hardware,  Hamilton,  have 
been  succeeded  by  the  Hamilton  Hardware 
Co.  (Ltd). 

E.  W.  Cox,  hardware,  Kingston,  has  sold 
out  to  W.  Mitchell,  who  takes  possession  on 
the  i6:h  inst. 

Whitman  &  Swanson,  hardware,  Hamil- 
ton, have  been  succeeded  by  the  Hamilton 
Hardware  Co.  (Ltd). 

Chester  Buckborrough,  Tilsonburg,  has 
gone  to  St.  Thomas,  where  he  has  opened 
a  horse-shoeing  shop. 

The  business  lately  carried  on  by  F.  W. 
Wisdom,  on  Dock  street,  St.  John,  has  re- 
cently been  purchased  by  J.  S.  Currie. 

The  stock  of  W.  H.  Smith,  plumber,  Win- 
nipeg, has  been  purchased  from  Jas.  Robert- 
son   &   Co.,  by  C.  H.  Revercomb,  who  will 
in  future  carry  on  the  business. 
FIRES. 

G.  S.  Johnson,  general  merchant,  Ottawa, 
has  had  his  stock  partially  damaged  by  fire ; 
insured. 


LONG-TIME  CONTRACTING. 

WHILE  the  policy  of  hand-to-mouth 
buying  is  recognized  as  a  phase  of 
the  period  of  depression  and  uncer- 
tainty which  is  dragging  to  an  end  all  too 
slowly,  there  is  not  a  little  discussion  as  to 
the  extent  to  which  forward  buying  will  be- 
come the  rule,  after  the  country  comes  again 
into  normal  prosperity,  says  Iron  Trade  Re- 
view. There  are  reasons  for  believing  that 
the  speculative  element  will  be  removed  to 
some  extent,  at  least,  from  the  iron  and 
steel  market.  Under  the  regime  which  the 
panic  interrupted  every  large  producer  in 
the  line  from  ore  to  nails  based  his  opera- 
tions on  the  idea  that  it  was  necessary  for 
him  to  know  his  cost  sheet  six  months  or  a 
year  in  advance.  Not  that  all  his  product 
was  sold  ahead  for  that  length  of  time,  but 
some  of  it  was — and  thus  from  ore  to  pig 
iron,  and  from  pig  iron  to  billets,  and  so  on 
through  the  list,  there  has  been  a  specula- 
tive element  in  all  large  buying.  Two  years 
ago  the  large  buyers  of  ore  staked  their 
judgment  on  an  advancing  market.  They 
lost,  and  the  smaller  buyers  who  entered 
the  market  at  intervals  later  in  the  season 
had  a  distinct  advantage  over  them.  Buy- 
ers of  pig  iron  who  have  contracted  regu- 
larly for  a  season's  supply,  in  the  past  four 
years,  have  uniformly  found  themselves  tak- 
ing pig  iron  in  the  latter  half  of  the  life  of 
the  contract,  costing  anywhere  from  50  cents 
to  $2  a  ton  more  than  the  market  price  at 
the  time  of  delivery. 

If  the  whole  machinery  of  the  trade  moved 
together,  and  the  entire  ore  supply  was  sold 
under  contract,  in  advance,  then  in  turn  the 


pig  iron  output,  and  the  billet  product,  and 
the  make  of  the  rod  mills,  wire  mills,  etc.,  so 
that  a  fresh  start  could  be  taken  in  all  de- 
partments, as  each  season  opened,  there 
would  be  no  hardship.  But  there  is  no  such 
uniform  movement  of  the  mechanism.  And 
thus  it  happens  that  one  producer  will  have 
practically  exhausted  his  ore  supply  by  the 
time  navigation  opens  and  can  make  a  clean 
start  on  a  new  price  basis,  while  another 
has  in  his  furnace  yard  a  supply  that  will 
carry  him  six  or  eight  months — all  at  the 
old  year's  contract  prices.  The  same  un- 
evenness  as  to  calculations  is  encountered  in 
each  step  toward  the  finished  product.  The 
whole  system  is  a  species  of  betting  on  an 
advance  in  price.  It  introduces  the  specu- 
lative element  in  the  market,  organizing  pro- 
ducers into  bull  and  bear  cliques,  according 
as  their  stocks  of  material  bought  on  the  old 
basis  are  large  or  small. 

When  the  stringency  put  an  end  to  plan- 
ning and  compelled  buyers  who  were  free 
from  contracts  to  stay  close  to  the  market,  a 
new  regime  was  entered  upon.  In  finished 
material,  contracts — as  of  car  works,  boiler 
works,  agricultural  works,  etc. — were  still 
maderunning  over  a  season  or  a  year,  but 
the  buyerintroduced  a  new  feature  that  made 
the  agreement  open-ended.  The  seller  guar- 
anteed a  certain  price,  but  the  buyer  re- 
served the  right  to  take  little  or  much.  If 
prices  advanced,  he  was  very  apt  to  take  all 
his  requirements  called  for ;  if  prices  de- 
clined, he  took  deliveries  only  on  a  mini- 
mum, and  was  thus  in  position  to  take  ad- 
vantage of  lower  prices  as  they  came.  This 
has  placed  the  seller,  who  might  not  be  able 
to  get  his  raw  material  on  any  such  basis,  in 
the  position  of  taking  all  the  risks  and  doing 
all  the  guaranteeing.  Or,  if  straight  con- 
tracts were  made,  the  buyer  practically  had 
the  matter  in  his  own  hands.  Refusal  to 
specify  and  then  a  correspondence  that  gen- 
erally ended  in  concessions  or  in  the  loss  of 
a  customer,  is  the  usual  run  of  the  story. 

Seeing  that  long-time  contracts  have  lost 
much  of  their  force  in  the  stress  of  these 
trying  times,  we  believ*  there  will  be  a 
greater  disposition  hereafter  to  let  market 
developments  govern.  Certainly  it  will  be 
some  months,  at  least,  before  the  average 
buyer  will  be  warranted  in  making  long  en- 
gagements ;  and  when  the  iron  trade  enjoys 
the  long  unknown  luxury  of  a  rising  market, 
buyer  and  seller  may  be  too  much  at  van-  <*, 
ance  as  to  future  prices  to  permit  a  return  to 
the  old  way.  Sellers  of  finished  product, 
who  have  been  plagued  for  months  by  con- 
tract repudiation,  will  not  be  blamed  if  they 
insist  on  some  of  these  same  buyers  paying 
successive  advance?  when  the  upward  move- 
ment does  come. 

SITUATION     WANTED. 


A  FIRST-CLASS    BOOKKEEPER    WELL    UP    IN 
hardware  will  shortly  be  open  for  an  engagement. 
Address,  Expert,  Hardware  Office,  Toronto.  (15) 
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Wall  Dusters 

Our  Wall  Duster  is  a  common-sense  article 
which  only  has  to  be  shown  to  be  sold. 
Send  for  Price  List. 

FRANK  HOLT,  8.  coibome  street,  Toronto 


DEDERICK'S  PATENT  STEEL  SHELL 

HAY  PRESSES. 

Made  of  Steel— lighter,  stronger   cheaper,  more 

power,  everlasting,  and  competition  distanced. 


Also  all  styles  of  Bale  Ties  made  from  the 

Best  Steel  Wire. 

Manufactured  by  BOYD  &  CO.,  Huntingdon,  Q. 


BERGER  BROS. 


Tinners'  Hardware 
and  Roofers'  Supplies. 


The  best  Eave  Trpugh  Hangers  and  Pipe  Fasteners 
on  earth.  Berger's  Long  Eave  Gutter,  Pipe  Hooks  and 
Fasteners  of  every  description.  Also  Ridging,  Crest- 
ings,  Finals,  Registers  and  Ventilators.  Don't  buy  un- 
til you  have  our  price.     Samples  and  catalogue  free. 

237  ARCH  ST.,   PHILADELPHIA,    PA. 


SOLDER. 


Half-and-Half  Solder. 
Plumber's  Solder. 

Refined  Metal  Solder. 
Triangular  Solder. 


We  guarantee  all  OUR   GOODS !     If  found 
unsatisfactory  can  be  returned  at  our  expense. 


Toronto  Smelting  ^  Refining  Works 

92  and  94  Queen  St.  E.,  TORONTO. 

Canada  Iron  Furnace  Co,,  Ltd. 


Manufacturers  of 


CHARCOAL  PIG   IRON 

MONTREAL. 

brand  "(J.  |.  F."  THREE  RIVERS 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO.  E.  DRUMMOND, 


Managing  Director  and  Treasurer 


NUMEROUS 

PRIZE 
MEDALS 


3HEFFIELIK 

CUTLERY 


s' 


TRAD_ 
■MARKS' 


H^^O, 


— 


ESTABLISHED 

OVER  A 
CENTURY 


Canadian  representative,    J\u     rl«     §■  l¥lQl\lDo 


BUCK 

DIAMOND 


FILE 
WORKS, 


21   Richmond  St.,  Philadelphia,  Pa. 

Gh  &c  HI.  ZB^IRnSTIETT, 

MANUFACTURERS  OF 

Mill  Sawf iles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  _  Lightning  Sawfiles. 

EVERY  OTHER    DESCRIPTION  OF   SAW   FILES. 


£53- 


Allan  Line 

ROYAL  MAIL  STEAMSHIPS 
Liverpool,  Londonderry,  and  Montreal  Mail  Service 


STEAMSHIPS. 

From 
Montreal. 

From 
Quebec. 

SARDINIAN  

5  May 
12      " 
19     " 
26     " 

2  June 

9      " 
16      " 
23      " 
30      " 

6  May 

*LAURENTIAN 

PARISIAN  

20  May 

27     " 

MONGOLIAN 

*NUMIDIAN 

SARDINIAN 

10  June 

LAURENTIAN 

PARISIAN 

24  June 
1  July 

MONGOLIAN 

And  weekly  thereafter. 
The  Steamers  of  this  service  carry  all  classes  of  passengers.  The  Saloons  and  Staterooms  are  in  the 
central  part  where  least  motion  is  felt.  Electricity  is  used  for  lighting  the  ships  throughout,  the  lights  being  at  the 
command  of  the  passengers  at  any  hour  of  the  night.  Music  rooms  and  Smoking  room  on  the  promenade  deck. 
The  Saloons  and  Staterooms  are  heated  by  steam  Steamers  are  despatched  from  Montreal  at  daylight  en  the  day 
of  sailing,  and  sail  from  Quebec  at  9  a.m.  on  Sundays.  Steamers  with  a  *  will  not  stop  at  Quebec,  Rimouski,  or 
Londonderry.  RATES  OF  PASSAGE:— Cabin,  $50  and  upwards,  according  to  location  of  Stateroom  and  number 
of  persons  occupying  same  ;  all  having  equal  privileges  elsewhere.  Second  Cabin,  $30  and  $35  single,  $65  return. 
Steerage  to  or  from  Liverpool,  London,  Glasgow,  Belfast,  or  Londonderry,  $24.  Steerage  passengers  are  provided 
with  bedding  and  every  requisite  for  the  voyage  without  extra  charge. 

H.  &  A.  ALLAN,  Gen.  Agents,  Montreal,  or  H.  C.  BOURLIER,  1  King  St.,  Toronto 
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HARDWARE. 


STAMPED  WARE  AND  THE  TARIFF. 


T 


6  6  r  |  -HE  manufacturers  have  had  their 
day,  and  now  the  farmer  will  have 
his  chance,"  said  W.  J.  Whitten, 
King  street  east.  "  I  think  he  needs  it  the 
most,  and  I  have  hopes  that  we  may  be  bene- 
fited indirectly  through  him  at  some  future 
time.  I  am  not  an  upholder  of  the  patrons, 
but  I  do  not  blame  the  farmer.  Farmers 
are  not  business  men  as  a  rule,  and  of  course 
they  aie  trying  to  buy  ascheaply  as  possible. 
They  sometimes  go  astray  in  their  judg- 
ment, but,  after  all,  you  will  find  that  state 
of  trade  and  the  prosperity  of  the  country  in 
general  depends  to  a  great  extent  on  the 
fanner.  The  10  per  cent,  reduction  on 
stamped  ware  may  affect  the  manufacturers, 
but  they  get  all  their  raw  material  in  free, 
and  have  not  got  much  to  kick  about.  Wire, 
galvanized  iron  and  Canada  plate,  are  all  in 
our  favor.  We  have  had  a  little  better  de- 
mand for  some  early  spring  lines,  and  there 
is  a  little  paint  selling  every  day." 


there  exists — namely,  aluminum  oxide — it  is 
combined  with  silicon  oxide,  and  these  two 
substances  behave  like  a  pair  of  Siamese 
twins  ;  they  are  so  strongly  bouDd  together, 
it  is  next  to  impossible  to  separate  them. 
Therefore,  in  the  production  of  aluminum, 
chemists  do  not  use  clay,  but  turn  to  some 
material  which  contains  the  oxide  of  alumina 
free  from  silica.  The  best  material  is  a  min- 
eral known  as  cryolite,  which  comes  chiefly 
from  Greenland.  It  is  a  double  fluoride  of 
aluminum  and  sodium  and  an  artificially  pre- 
pared sesquioxide  of  alumina;  these  are  sus- 
pended in  a  bath  of  molten  chlorides  of  the 
alkaline  earths  and  then  subjected  to  elec- 
trolysis by  powerful  dynamos.  The  sodium 
salts  are  decomposed,  the  metallic  sodium 
seizes  eagerly  upon  the  oxygen  that  was  in 
combination  with  the  aluminum,  and  as  a 
result  the  white  metal  aluminum  is  freed  and 
settles  to  the  bottom. 


SAFETY  EJECTING  REVOLVER. 

WE  herewith  give  an  illustration  of  the 
"Columbian"  Automatic  Ejecting 
Revolver,  which  is  being  placed 
on  the  market  by  H.  S.  Howland,  Sons 
&  Co.,  Toronto.  It  has  an  automatic 
shell  ex'ractor  and   safety  catch,  making  an 


POINTS  FOR  CLERKS. 

EMPLOYEES  who  do  the  most  things 
in  the  best  way  will  keep  their  places, 
and  sometimes  small  things  show  char- 
acter as  well  as  more  important  ones.  Here, 
according  to  an  exchange,  is  the  experience 
of  a  New  York  business  man.  Let  every 
careless  clerk  apply  the  principles  to  his  own 
conduct  and  see  if  he  cannot  profit  thereby  : 
"I  had  two  office  boys  whose  main  duty  it 


accidental  discharge  impossible,  and  is 
adapted  to  Smith  &  Wesson  central-fire 
cartridges.  All  parts  are  steel  and  inter- 
changeable; the  barrel  and  working  parts 
are  drop  forged.  The  cylinder  is  locked 
when  the  hammer  is  up  or  down,  and  the 
barrel  catch  is  the  strongest  and  simplest 
made. 


THE  SOURCE   OF  ALUMINUM. 

IT  is  true  that  every  brick  in  a  house  and 
every  bank  of  clay  contains  a  consider- 
able quantity  of  that  beautiful  metal,  al- 
uminum. In  commenting  on  this  subject,  a 
scientific  writer  says  that  science  has  not  yet 
discovered  any  economical  way  of  extracting 
the  metal  from  clay,  because  in  the  form  it 


was  to  bring  me  notes  or  cards  that  were 
sent  in  to  me,  or  to  fetch  thjngs  that  I  want- 
ed to  use.  One  of  those  boys,  whenever  I 
sent  him  for  a  book  or  anythingheavy,  would 
walk  rapidly  by  my  desk  and  toss  it  indefi- 
nitely toward  me.  If  it  happened  to  miss 
me  and  land  on  the  desk,  it  was  all  right. 
If  it  fell  on  the  floor,  the  boy  always  managed 
to  fall  over  it  in  his  eagerness  to  pick  it  up. 
Then,  if  he  had  a  letter  or  a  card  to  deliver, 
he  would  come  close  up  to  the  desk  and 
stand  there  scanning  it  with  minute  care. 
This  being  concluded,  he  would  flaunt  it 
airily  in  my  direction  and  depart. 

"  The  other  boy  always  came  and  went  so 
that  I  could  hardly  hear  him.  If  it  was  a 
book,  inkstand,  or  box   of  letters,  he  would 


set  it  quietly  down  at  one  side  of  the  desk. 
Letters  and  cards  were  always  laid,  not 
tossed,  right  where  my  eye  would  fall  on 
them  directly.  If  there  was  any  doubt  in  his 
mind  about  whether  he  ought  to  lay  a  letter 
on  my  desk  or  deliver  it  to  some  other  per- 
son in  the  office,  he  always  did  his  thinking 
before  he  came  near  me,  and  did  not  stand 
annoyingly  at  my  elbow  studying  the  letter. 
That  boy  understood  the  science  of  little 
things."  r 


PLOUGH  MEN  AND  THE  TARIFF. 

A  SPECIAL  general  meeting  of  the 
Canadian  Ploughmakers'  Associa- 
tion was  held  in  the  Queen's  Hotel 
in  Toronto,  on  Tuesday,  to  consider  the 
effect  of  the  new  tariff  on  their  industry. 
A  number  of  implement  makers'  also  at- 
tended the  meeting  by  invitation,  there  be- 
ing in  all  18  firms  repre-ented,  including  all 
the  principal  firms  in  the  Dominion.  H. 
Cockshutt,  Brantford,  president  of  the  asso- 
ciation, occupied  the  chair.  Those  present 
were  unanimous  in  their  condemnation  of 
the  new  tariff.  It  lowers  the  duty  on  their 
finished  products  to  20  per  cent.,  but  makes 
no  corresponding  reduction  on  their  raw  ma- 
terial, so  that  the  American  manufacturers 
are  given  an  advantage.  In  the  Northwest 
especially  the  trade  of  the  Canadi  in  manu- 
facturers will,  it  was  agreed  at  the  meeting, 
be  greatly  injured,  as  the  freight  rate  of  25 
cents  per  hundred  pounds  gives  the  Ameri- 
cans a  marked  advantage  over  the  Can- 
adians. The  reduction  in  the  tariff  will,  on 
the  other  hand,  not  benefit  the  farmers  ma- 
terially, as  the  retail  prices  will  scarcely  be 
affected  by  the  change.  A  series  of  resolu- 
tions were  passed vat  the  meeting,  the  text 
of  which  will  not  be  made  public,  but  they 
embodied  the  opinions  above  given.  It  was 
resolved  to  urge  the  Government  to  grant 
relief  from  the  present  state  of  affairs,  and 
a  deputation  consisting  of  Messrs.  Cockshutt; 
H.  W.  Fleury,  Aurora  ;  Copp,  Hamilton  ; 
and  Frost,  Smiths  Falls,  was  appointed  to 
wait  upon  Mr.  Foster  in  regard  to  the  mat- 
ter. 


TRADE  SALES. 

The  sales  of  the  estate  of  Bigg  &  Co.,  of 
Brockville,  attracted  a  large  number  of  buy- 
ers to  Suckling's  auction  rooms,  Tuesday. 
The  first  parcel  consisted  of  the  general  dry 
goods  stock,  amounting  to  $9,820  and  was 
sold  to  Herman  Sheppard,  of  Brockville,  at 
7ij£c  on  the  dollar.  The  same  gentleman 
also  purchased  the  stock  known  as  "The 
Fair,"  amounting  to  $4,115,  at4ij^c.  on  the 
dollar.  Mr.  James  Veale,  of  this  city, 
brought  in  the  crockery  stock  at  7ij4c  on 
the  dollar.  The  interest  centred  in  the  sale 
of  the  real  estate,  which  was  sold  for  $14,- 
500,  subject  to  a  mortgage  of  $12,000.  Mr. 
W.  F.  Parker,  of  Brockville,  was  the  pur- 
chaser. The  general  dry  goods  stock  of 
Ansly  &  Co.,  of  Aylmer,  was  sold  to  Barrett 
&  Co.,  of  Tilsonburg,  at  40c.  on  the  dollar. 
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GLASS  WORKS  CLOSED. 

THE  Hamilton  glass  factory  will  close 
on  Saturday  night, and  the  Burlington 
glass  factory  will  follow  suit  in  a  few 
weeks.  Manager  Watt  said  he  did  not 
think  that  the  factories  would  be  permanent- 
ly closed,  but  he  found  fault  with  the  tariff. 
In  an  interview  with  the  Herald  he  stated 
that  he  was  confident  that  the  factories 
could  not  be  operated  on  the  same  basis  as 
before.  He  regretted  that  such  was  the 
case,  but  with  the  present  tariff  they  could 
not  continue  operations.  The  company,  he 
said,  did  not  wish  to  have  a  large  stock  on 
hand,  owing  to  the  condition  of  things  in  the 
States,  pending  the  result  ot  the  Wilson  bill. 
At  present  the  factories  which  are  stocked 
are  sacrificing  their  goods,  and  selling  them 
cheaper  than  it  is  possible  to  manufacture 
them  in  Canada.  The  prices,  he  said,  are 
ruinous  to  the  Canadian  trade.  The  Bur- 
lington factory,  Mr.  Watt  said,  would  con- 
tinue for  about  two  weeks,  to  complete  the 
orders  on  hand  at  present. 


The  recent  cold  snap  that  swept  over  the 
North  American  continent  a  few  weeks  ago 
appears  to  have  done  much  damage.  In 
the  Southern  States,  where  the  buds  of  the 
fruit  trees  were  more  advanced  than  usual 
on  account  of  the  warm  weather,  much  in- 
jury has  been  worked,  the  peach  trees  being 
particularly  heavy  sufferers.  In  Canada,  as 
far  as  can  be  gathered,  little  or  no  damage 
has  been  done  the  fiuit  trees,  the  buds  not 
having  developed  sufficiently.  Fall  wheat, 
however,   has  suffered  materially,    it  is  said. 


Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of   Hot    Pressed 
Nuts,  Square  and  Hexagon 


"BURHAM 


OUR  SALES  OF 

55   Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  others 
Try  it  and  be  convinced 

Sole  Consignees  for  Canada, 

.      IWRAE  &  CO.,  OTTAWA 


'S 


LIQUID 
GLUE 


S    THE     BEST 


LllCaS  Greens  rest  the  eyes 

LllCaS  Greens  quiet  the  mind 

LucaS  Greens  are  permanent 

LucaS  Greens  equal  nature's  greens 


John  Lucas  &.  Go. 

Manufacturers 


I  WRITE 

'sample         Philadelphia 
cards  New   York 

Chicago 


THE  ART  METROPOLE,  Agents. 

131  Yonge  Street,  TORONTO. 

'^uiuD  -TO-PAY  Infr!,   r 

Udifrt  A  figfr-j   anp 

flnpue.     0AS£." 

—  £cm^&e££ot<r. 

DO  YOl/? 

fzdvevtisemeti  t 
•$»     in    the     4* 

To  ^onI  To 

will  brcnj?  yoco 
tenders/ ram  the 
best  contractors. 


STANLEY'S    PATENT 

HAND-Y    LEVEL. 


The  shallow  grooves  along  the  two  sides  of  this  Level  give  the  owner  an  excellent  grip  on  the 
Tool.  In  climbing  ladders,  walking  on  stagings  or  on  the  frame  of  a  building,  the  peculiar  form  of 
the  Level  imparts  a  feeling  of  steadiness  to  the  workman  who  carries  it.  For  ascertaining  a  Plumb, 
it  can  be  brought  to  a  perpendicular  position  with  remarkable  ease  and  accuracy. 

!Nb.  16.    Hand-y  Plumb  and  Level,  Cherry,  Polished  and  Tipped $1.25 

Manufactured  by  THE  STANLEY  RULE  &  LEVEL  GO.  New  Britain,  Conn. 

SOLD  BY  ALL  HARDWARE  DEALERS. 


RAZORS 

Pocket  Knives 
Batcher  Knives 
Table  Cutlery 
Carvers,  Etc. 

Bearing  the  mark  of  the  Fox  Cut- 
lery Manufacturing  Co.,  are  equal 
in  quality  and  finish  to  anything 
manufactured.  Import  orders  now 
being  booked  by 

PainchaudSquire&Co. 


SOLE   AGENTS 
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THE  GASOLINE  STOVE  TRADE. 

A  correspondent  of  Metal  Worker  writ- 
ing from  the  West  calls  attention  to 
certain  practices  in  the  gasoline 
stove  trade  that  deserve  the  serious  attention 
of  the  retailers.     His  letter  is  as  follows  : 

Two  questions  are  now  agitating  the 
manufacturers  of  gasoline  stoves.  The  first 
is  the  smallness  of  the  orders  being  received 
by  them,  and  the  other  is  the  cancellation  of 
orders  for  stoves  already  placed.  Treating 
the  first  complaint  from  the  manufacturers' 
standpoint,  we  find  that  many  concerns  who 
have  heretofore  ordered  in  large  quantities, 
some  even  being  carload  buyers,  are  now 
taking  one-half  to  one-third  of  the  amount 
ordered  last  year,  yet  the  difference  in  the 
total  number  sold  by  retailers  this  year  is 
not  likely  to  be  very  much,  not  more  than 
say  ten  per  cent.  Dealers,  however,  are 
sending  in  orders  that  are  25,  50  and  even 
60  per  cent,  less  than  last  year.  When  the 
active  demand  sets  in  the  retailer  will  find 
himself  short  of  stock,  and  will  send  in  his 
order  requesting  immediate  shipment.  Right 
here  is  the  important  point.  He  cannot  se- 
cure immediate  shipment,  as  gasoline  stoves 
are  not  made  in  a  day,  and  should  the  de- 
mand prove  greater  than  last  year  there  will 
be  a  great  many  disappointed  retailers 
throughout  the  country.  Gasoline  stoves 
have  now  reached  a  point  of  practical  per- 
fection so  that  they  can  be  carried  over  from 
one  year  to  another  without  losing  their 
value,  and  it  is  only  justice  that  the  dealer 
should  bear  his  share  of  the  burden. 

Cancellation  of  orders  is  the  second  com- 
plaint made  by  manufacturers  and  is  one  of 
the  most  aggravating  annoyances  with  which 
they  have  to  contend.     As  early  as  October, 
or  immediately    after  the    use   of  gasoline 
stoves  is   discontinued   for  the   season,  the 
manufacturers  send  out  their  traveling  men, 
who  book  orders  for  delivery  say  six  to  eight 
months  ahead.     After  the  first  of  the  year 
the  manufacturer  looks  over  his  order  book 
and  calculates  how  many  stoves  will  be  re- 
quired to  fill  his  customers'   wants.     On  the 
basis  of  the  orders  thus  received  he  places 
his  orders  for  material   to  be   used  in   the 
manufacture  of  his  stoves,  such  as  tin  plate, 
sheet    iron,   brass,  bar  iron,   screws,  rivets, 
and  other  materials  too  numerous  to  men- 
tion. After  making  all  the  necessary  arrange- 
ments for  turning  out  so  many  stoves,  can- 
cellations   begin    to    arrive    and    continue 
throughout   the   season.     It    would   be   far 
better  not  to  order  a  stove  rather  than  order 
100  and  then  cancel  75  of  them,  which  is 
often  done.     Dealers  evidently  do  not  stop 
to  think  of  the  vast  amount  of  trouble  and 
expense  to  which  they  put  the  manufacturers, 
else    many   of    them    would   cancel    fewer 
orders  than   they  now  do.      The   manufac- 
turers keep  a   record  cf  those  who  make  a 
habit  of  canceling  orders,  and  as  gasoline 
stoves  are  now  sold  by  nearly  all  manufac- 
turers to  only  one  dealer  in  each  town.when 


ever  an  opportunity  presents  itself  these 
dealers  are  dropped  and  others  agents  ap- 
pointed. Thus  the  dealer  not  only  injures 
the  manufacturers' but  his  own  business  at 
the  same  time.  This  is  a  question  on  which 
it  would  be  well  for  the  dealers  of  the  coun- 
try to  ponder,  and  the  more  they  study  it 
the  more  pronounced  becomes  the  justice  of 
the  manufacturers'  complaints  as  outlined 
above.  —  Metal  Worker. 


CROWN  ASBESTOS   GRIDDLE.    « 

THE  accompanying  cut  gives  an  ex- 
cellent idea  of  a  griddle  that  is  being 
put  in  stock  by  M.  &  L.  Samuel, 
Benjamin  &  Co.  The  griddle  is  named  the 
"  Crown  "  and  consists  of  a  sheetof  asbestos 
covered  with  a  circular  sheet  of  steel,  which 
has  a  single  bead  around  the  outer  edge, 
the  whole  held  together  by  a  corrugated  tin 


rim,  crimped  on  so  as  to  hold  both  firmly  to- 
gether. The  handle  is  of  wire,  nickeled. 
The  griddle  is  9  inches  in  diameter,  and  is 
suitable  for  a  number  of  purposes  where  the 
quantity  required  is  not  large,  such  as  frying 
eggs,  mush,  hominy,  cakes,  etc.  The  placing 
of  asbestos  between  the  fire  and  metal  pre- 
vents burning  or  scorching. 

THE  SHOPPER'S  FRIEND. 

A  RETAILER  who  has  evidently  had 
considerable  experience  with  buyers 
sends  us,  says  Iron  Age,  the  follow- 
ing regarding  the  disinterested  friend  who 
frequently  accompanies  a  customer  and  who 
tries  the  patience  of  the  salesman  : 

A  salesman  meets  with  a  great  many  try- 
ing people  in  his  daily  experience,  but  the 
one  that  is  the  hardest  to  treat  with  smiling 
courtesy  is  the  shopper's  friend.  Human 
nature  is  so  constituted  that  we  like  to  have 
the  advice  of  a  friend.  A  man  is  passing 
the  store  with  a  companion  and  our  window 
reminds  him  that  he  needs  a  knife.  He 
asks  his  friend  to  come  in  with  him  and  I 
step  forward  to  wait  on  them.     I  learn  their 


mission  and  get  from  the  intending  pur- 
chaser an  idea  of  the  kind  of  knife  he  wants, 
which  is  quickly  placed  before  him.  Before 
he  has  time  to  examine  it  the  friend  reaches 
for  it  ;  it  is  not  at  all  such  a  knife  as  he 
would  buy,  for  this  or  that  reason,  some- 
times a  sensible  reason,  but  oftener  a  mere 
whim.  "  Haven't  I  got  a  knife  so  and  so?" 
"  Yes."  I  get  out  several  knives  of  that  kind, 
and  am  almost  selling  one  when  the  friend 
(who  has  been  studying  the  showcases)  sees  , 
something  entirely  different  and  wants 
"George"  to  look  at  this.  George  looks  at 
it,  wants  to  examine  it  closer,  and  begins  to 
consider  the  purchase  of  this.  Before  he 
reaches  the  point  of  saying  he  will  take  it 
the  friend  has  seen  another  pattern  that 
George  must  examine,  and  so  it  goes  for  an 
hour.  Not  seldom  George  goes  back  and 
buys  the  knife  he  asked  for  at  first.  Oc- 
casionally he  will  get  so  mixed  up  over  the 
friend's  recommendations  and  instructions 
that  he  will  not  buy  at  all,  while,  if  he  does 
buy,  a  great  deal  of  time  has  been  wasted  by 
the  busy-body  friend. 

But  if  the  man  and  his  friend  are  trying, 
what  shall  be  said  of  the  average  woman 
and  her  friend?  Time  is  no  object  with 
either  of  them.  They  have  been  in  half  a 
dozen  stores  already,  and  you  know  that  the 
chances  are  ten  to  one  that  you  will  not 
make  a  sale  now.  But  you  put  on  your  best 
smile  and  begin  the  show.  The  principal  is 
trying  enough,  but,  Oh,  the  friend  !  The 
meddlesome,  ignorant  friend  !  She  scolds 
you  for  daring  to  ask  her  friend  such  a  price  ; 
she  scouts  your  claims  as  to  quality  ;  she 
knows  a  dozen  places  where  her  friend  can 
buy  the  same  goods  at  half  the  price.  If 
you  do  make  a  sale  you  do  it  in  spite  of  the 
interference  of  this  annoying  creature,  yet 
as  she  goes  out  she  tells  you  that  she  brought 
her  friend  to  your  store  and  are  indebted  to 
her  for  having  made  the  sale.  You  have  to 
pretend  to  believe  this  and  to  be  under  great 
obligations  to  her  as  you  bow  her  out.  Then 
you  step  on  a  tack  and  feel  better. 


A  method  of  rendering  paraffin  oil  or 
spirit  lamps  safe  against  accidental  explos- 
ion or  fire  through  being  overturned  has 
been  devised  by  a  man  in  London,  Eng.  It 
is,  says  an  exchange,  based  on  the  principle 
of  absorption,  and  consists  in  partially  fill- 
ing the  oil  chamber  of  the  lamp  with  small 
pieces  of  a  chemically  prepared  vegetable  4 
substance  of  a  fine  porous  nature,  which 
forms  a  soft  spongy  core.  The  remaining 
space  in  the  chamber  is  occupied  by  a  pre- 
paration of  asbestos.  The  wick  of  the  lamp 
is  embedded  in  the  absorbent  materials, 
which  retain  the  oil  when  it  is  poured  into 
the  chamber.  The  oil  is  conducted  to  the 
point  at  which  the  flame  is  produced  through 
the  wick  by  capilliary  attraction  in  the  usual 
way.  There  is  thus  no  oil  in  the  lamp  in 
the  form  of  a  free  liquid,  and  should  the 
lamp  fall  and  break,  the  oil  will  only  be 
scattered  about  in' the  pieces  of  the  core 
containing  it. 
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You  Lose  More  Than  We  Do 


If  you  do  not  buy  a  copy 
of  "  Ideas  for  Hard- 
ware Merchants '  at  50 
cents 


JUST  HALF  PRICE 


•  •     •  • 


Starting  a  Hardware  Store. 

What  Hardware  Dealers  May  Sell. 

System  in  the  Store. 

The  Holiday  Trade  in  Hardware. 

The  Parable  of  a  Foolish  Trader. 

More  About  Advertising. 

The  Value  of  Price  Lists. 


CONTENTS= 

Behind  the  Desk. 
Ratio  of  Stock  Expenses  to  Sales. 
The  Use  of  a  Store  Window. 
The  Successful  Merchant. 
Cordiality  Between  Competitors. 
The  Commercial  Value  of  a  Smile. 
Books  for  Hardware  Men. 


Hints  about  Inventing. 
Retail  Advertising. 
John  Jones,  Jr. 
Business  Education. 
The  Other  Half. 
Cash  or  Credit  ? 

Etc.,  Etc.,  Etc. 


On  receipt  of  Fifty  Cents  this  valuable  work  will  be  forwarded  you, 
postage  prepaid.     Edition  limited. 


The  J.  B.  McLean  Publishing  Co. 

10  Front  Street  East 

Toronto, 
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TELEPHONE    1780. 


J.  H.  FARR  &  CO.  iBHtjf  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,  Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 

8  to   16    MORSE    STREET,        -         -        TORONTO        ONT. 


For  Iron  Fencing, 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

i  Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


Limited. 


o0*oo*atE  „^    JOSEPH  RODGERS  &  SONS, 

*^J  fA  manufacturers  op 

rK*  Pocket  and  Table  Cutlery,  Scissors,  Razors,  Erasers,  Etc. 

These    goods    have    fully    maintained    their    reputation    as    the    best    cutlery    in    the    world    for    over 

ONE    HUNDRED  AND  FIFTY  YEARS. 

Any  Infringements  of  our  Name  and  Corporate  Mark  will  be  promptly  prosecuted. 

bole  Agents  for  Canada, 

JAMES  HUTTON  &  CO.,  -  -  Montreal 


CURRENT    MARKET    QUOTATIONS 


METALS. 


Tin. 

Lamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  20,    21 
Straits "     •  •••  20.    21 

Tin  Plates—  Charcoal  Platei,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes $5  50  85  75 

I.X.,            "           6  75    7  00 

I.X.X.,        "           8  00    8  25 

Raven  &  P.D.  Grades—    ' 

I.O.,  usual  sizes 4  00    4  25 

IX              "             5  00     5  25 

I XX.,        "            6  00    6  25 

I.XXX.,     "             7  00    7  25 

D.C.,12}Xl7         3  75    4  00 

D.X.,  ... 4  75    5  00 

D.X.X.        "            5  75    6  CO 

Note. -Other  brands  might  be  shaded 

by  25c.  per  box. 

Coke  Plates— Bright 

Bessemer  Steel— 

I.C.,  usual  sizes    3  35     3  50 

I.C.,  special  sizes 3  60    3  75 

Charcoal  Plata — Terne. 

Dean  or  J.G.  Grade— 

I  C.  20  x  28,  112  sheets 7  25 

I  X.  Terne  Tin 9  25    9  50 

Old  process  I.C 13  00 

»  "      I.X 16  0C 

Charcoal  Tin  Boiler  Plata. 

Cooklev  Grade—  Per  lb. 

X.X.",  14x56,  50  sheet  bxs  ) 

14x60,  "  >  6}c,    7c 

Hx65,  ) 

Tinned  Plates 

72x30  up  to  24  gauge 6J    6} 

26        "     6|    7 

28        "     7i     74 

Iron  and  Steel. 

Base  Price 

Common  Bar,  per  100  lb    ..  81  85  1  90 

Refined      "                "             ..     2  35  2  65 

HorseShoe  "          "            ..    2  60  2  75 

Band               "           •'              ..     2  50  2  60 

Hoop               "             '             2  60 

Swedish         "           "             ..     4  00  4  25 

leigh  Shoe  Steel 2  50 


Tire  Steel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb    0  10    0  14 


Russian  Sheet 

Tank  Platesl-5  and  thicker 

Boiler  Rivets 

Boiler  Tubes. 


0  101  o  11 
2  00  2  25 
4  50    5  00 


J-inch 
-inch 


10}c 
13J 


Steel  Boiler  Plate. 


i  inch  $2  45 

li>    "      2  35 

$      "      ndthicker 2  25 

Sheet  Iron, 

1  to  20  gauge  2J,  3 

22  to  24       "      21,  24 

26  "       2*,2| 

28  "      2J.3 

Canada  Plates. 

Alldull 2  65 

1  polished 2  75 

All  Bright  2  90 

Iron  Pipe. 

Wrought  621  and  5 p. c.  to  65  p.c. 

Galvanized,  40  to  45  per  cent. 

Cast,  soil,  2,  3,  4  and  5  in.,  50  and  lOp.c. 

Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 5,    51 

26  gauge,  "       5i,  51 

28     "  "       51,  5} 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5,  51 

26  gauge,  "         51,54 

28      "  "  51,5} 

Note—  Cheaper  grades  about    1  cen 

per  lb  less. 

Chain. 


Proof  Coil,  3-16  inch,  per  lb . . 

'•          5-16  "  "  -V. 

%      "  "  .. 

"          7-16  "  "  .. 

hi      " 

%       " 
ii         j£      u 

Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    165 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 


41 
4i 

Hi 

:;» 
n 

....2  4-5 


6  3-5 

11 
H 

i 

■H 
:i 

n 

5  90 
2  70 


0  50 


1  10 


Copper — Ingot. 

English  B.  S   ton  lots  0  11|  0  12 

Lake  Superior  0  12}  0  13 

Boll  or  Bar. 

Cut  lengths,  round,  1  to  1  in  .80  22  80  25 
"  round  &  square 

1  to  2  in 0  20    0  23 

Vote— Complete,  lengths  abou  Ifteen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60 80  15    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  16    0  17 

Note — Extra  for  tinning,    2  cents  per 
pound,  and  tinning  and  half  planishing 
3  cents  per  pound. 
Planished  and  tinned,    14s 

48andl4x60  0  26    0  27 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb..  0  18    0  19 
35  to  45      "  "        ..  0  16    0  17 

"       50  lb  and  above  per  lb  0  15    0  151 
Boiler  <t  T.  K.  Pitts. 

Plain  Tinned   per  lb 0  21 

Spun  " 0  25 

Wire. 
Pure,  in  coils — 

Prom  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  20  0  21 

"         27  to  30      "      ..  0  23  0  25 

30  and  up 0  26  0  28 

Sheets,  hard-rolled  2x4 ft...  0  21  0  23 

Zinc   Spelter. 

Foreign,  per  lb 0  04}  0  05 

Domestic    "      0  04g  0  04| 

Zinc  Sheet. 

5  cwt  casks 0  051  0  05| 

Part  casks 0  051  0  05} 

Lead. 

Imported  Pig.  per  lb 0  2|    0  03 

Domestic  "       0  02} 

Bar,  1  pound 0  041 

Sheets,  21  lbs,  sq.  ft,  by  roll  0  04}  0  04} 
Sheets,  3  to  6  lbs,  per  sq  ft, 

bvroll 0  041  0  041 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 


Note— Cut  lengths,  net  price  ton  lots 
25  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  71c 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  14    C  15 

Standard  0  13    0  14 

Wire o  17    0  19 

Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's.perlb  $0  111  0  12 

Other  makes  "    o  ;0}  0  11 

White  Lead. 

Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  cwt  4  75 

No.  1  Do "  4  50 

No.  2  Do "  4  25 

No.  3  Do "  4  10 

Prepared  Paints. 

(In  1,  1  and  1  gallon  tins.) 

Pure,    per  gallon $105 

2nd  qualities    "      0  90 

Barn(inbbls)  0  80      0  90 

Colors  in  OIL 

(251b  tins,  Standard  Quality.) 

Venetian  Red,  per  lb o  05 

Chrome  Yellow    "      ..0  11 

Golden  Ochre   0  06 

French      "        0  05 

Marine  Black   o  09 

"         Green   0  09 

Chrome    "        o  08 

French  Imperial  Green o  19 

Colors,  Dry 

Yellow  0chre(J.C.)bbls,p.cwt  1  35  1  40 
"       (J.F.L.S.)"        "  2  75 

"  Royal  "  "  1  10  1  15 
Venetian  Red,  (best)  "  "  1  80  l  90 
English  Oxides  per  cwt  3  00  3  25 
American  "  )  „  „  ,  „„  ,  .. 
Canadian    "     f  1  25  1  90 

Paris  Green,  per  lb  0  13}    0  15 

Burnt  Sienna,  pure,  per  lb  0  08J 

Burnt  Umber      "       0  05 

do      pure  ..0  08 

Drop  lilack  "       o  09 

Chrome  Yellows  "       0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb o  19 

Chrome  Greens  "      o  12 

Golden  Ochre 0  03} 
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Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  69 

Extra        '  "        0  90 

Brown  Japan  "        0  65 

Brown  Japan,  Turpentine  p.  gal.  0  85 
No.  1  Carriage  •'       1  30 

Gold  Size  Japan      per  gal.  1  00    12') 
Pure  Orange  Shellac       "       1  95    2  05 

Hard  Oil  Finish       130 

Oil  Shellac 140 

White  Shellac 2  25 

Linseed  Oil  (in  bbls) 

Raw,    per  gal  0  554  0  574 

Boiled        "       0  58$  0  60J 

Turpentine  (in  bbls) 
Selected  Packages,  per  gal    0  48    0  50 

Castor  Oil. 

Best,  per  lb 0  07J  0  08 

Cod  Oil. 

Cod  Oil,  per  gal 0  50  0  51 

Glue  (in  bbls) 

Common,  broken 0  10  0  11 

French  medal 0  11  0  13 

Cabinet   0  13  0  15 

White.extra  n  16  0  18 

Gelatine  0  20  0  30 

Strip   0  16  0  17 

Coopers    0  17  0  19 

Liquid  Glue— F.  LePage's,  dis.  20  to 

25  per  ct.  off  list ;  Munn's,  dis.  25  to  30 
per  cent,  off  list. 

HARDWARE. 

Ammunition —  Cartridges . 
Kim  FireFistol,  dis.40to  45  p.c.  Anier- 
Rim  Fire  Cartridges,  Dom.  50 and  5. 
Rim  Fire,  Military,  net  list,  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  p.c. 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.     B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded   Shot   Shells,     "Trap"  and 

"  Dominion  '  'grade,  10  p.c 
Shot. 
Canadian,  common,  15  per  cent. 

Wads.— Baldwin's. 

per  lb 

Best  thick  white  felt  wadding, 
in  Jib.  bags 1  00 

Best  thick  brown  or  grey  felt 
wads,  in  J  lb.  bags 0  70 

Best  thick  white  card  wads,  in 
boxes  of  500  each,  12  and 
smaller    gauges 0  99 

Best  thick  white  card  wads,  in 
boxes  oi  500  each,  10  gauge 0  35 

Best  thick  white  card  wads,  in 
boxes  of  500  boxes.  8  gauge 0  55 

Thin  card  wads  in  boxes  of  1000 
each,  12  and  smaller  gauges...    0  20 

Tbin  card  wads  in  boxes  of  1000 
each,  10  gauge 0  25 

Thin  card  wads  in  boxes  of  1000 
each,  8  gauge 0  45 

Chemically  prepared  black  edge 
grey  cloth  wads,  in   boxes  of  p.  M 
250  each- 
Hand  smaller  gauge 0  65 

9  and  10  gauge 0  75 

7and8gauge 0  90 

5  and  6  gauge 1  10 

Superior  chemically  prepared 
pink  edge,  best  white  oloth 
wads,  inboxes  of  250  each — 

11  and  smaller  gauge 1  15 

9  and  10  gauges 1  40 

7  and  8  gauges 1  65 

5  and  6  gauges )  90 

Anvils 

Per  lb 0  10    0  12J 

Anvil  and  Vice  combined 

each 4  50 

Augers. 

Gilmour's,  discount50  per  cent. 
Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole,  Vaughan's,  each    1  35    I  60 
Excelsior,  Jennings',  discount  50  pei 

cent. 

Awls. 

Sewing  per  gross C  65    159 

Pegging,  '•  ...     0  65    1  25 

Brad,  ....     0  85    1  60 

"  handled  "        ...      3  60    7  3C 

Saddlers'  "         ....     0  45    1  60 

Awl  Hafts. 
Patent  Peg,  per  gross |  -  a-    „  nn 

"    Sewing,         "  ...J1  2b    8  00 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 
Per  box  6  00  12  00 

Axle  Grease. 

Per  gross  6  50  14  00 


Bath  Tubs. 

Zinc  discount  25  to  25  and  10  p.  c. 
Copper,  discount,   4<>  to  40  and  10  pc 

off  Revised  list. 
Steel  Clad  20  p.c.  dis. 

Bells—  Hani. 
Brass,   60    to  66J. 
Nickel  50  and  10  to  60  p*c 
Door. 

Gongs, Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American, eacn 2  00    5  00 

House, 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz  3  35    4  75 

Moulders'    "      7  50  10  00 

Blacksmiths'   discount   35,40  percent 

Belting:. 

Agricultural,  50  per  cent. 

No.  1,  leather,  dis.  40  &  5  per  cent. 

Beat,  ditto,  30  to  334  percent. 

Bench  Stops. 

Per  doz 5  00    6  00 

Bits — Auger. 
Gilmour's  dis  60  per  cent. 
Excelsior,  discount  60percei.«. 
Rockford  Common,  65  to  65  and  5  p.c. 

"        Perfection,  50  and  10  per  c. 
Jenmng's  Gen,  net  list  to5p.centdis 

Car. 
Gilmour's,  474  to  50  perct>*it 

Expansive 
Clark's.  15  per  cent. 
Excelsior,  10  percent. 

Gimlet 

Clark's,         per  doz 0  65  0  90 

Diamond,  Shell  "      100  150 

Nail  and  Spike,  per  gross  2  25  5  20 

Blacking,  (Catchpole's). 

No.l,  Egyptian  Blacking 9  00 

"2,  ™  "  4  50 

Blind  Rollers. 

Annex    per  doz.     125  175 

Mascot    "           1  35  1  85 

Erminie  "           1  12  1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  70. 
Tire,  dis  60  to  60  and  10  per  cent 
Stove,  dis.,»0  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  70  to  70  and  10  per  cent 

Boring  Machines. 

Complete,  with  Augers,  ea.    5  00    7  5C 
Braces. 

Barber's    6  00    7  75 

Barber's  Ratchet 10  00  11  00 

Farmers' 2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 

Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n   0  85    3  20 

Broilers. 
Light,  dis.  65  to  671  per  cent. 
Reversible,  dis.,  65  to  674  per  cent. 
Vegetable,  per  doz.,  dis.  37 J  per  cent 

Henis,  No.  8        "      6  00 

"    No.  9        "      1  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz    500    4    23 

Butts — Brass. 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  and  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  65  &  10  to  70  pc. 
Loose  Pins,  "    65  &  10  to  70  p.c. 
Berlin  Bronzed,  dis.  70.  70  and  5  per 

cent. 
Gen  Bronzed, perpair  0  40    0  65 

Can  Openers. 

Acme,  per  gross   9  00    10  00 

Sardin    Scissors,  per  doz.    3  75      4  50 
Card. 

Horse,  per  doz 0  60    100 

Carpet  Stretchers. 

American,  per  doz 100    150 

Bullards  "      6  50     


Carpet  Sweepers. 

Kissell,  per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz ?9  00 

Grand  Rapids,       "       30  00    33  00 

Cartridges — See  Ammunition . 
Castors, 
Bed,  new  list,  dis.  50pc.  )  to  50  and  5 
Plate  dis.50pc   J     percent. 

Cattle  Leaders. 

No  31  and  32,  per  gross 8  50  1125 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  ....     ....    1  10 

Queenston       "  1  10 

Napanee         "  i  io 

Chalk. 
Carpenters'  Colored,  per 

gross  0  45    0  75 

White,  lump,  per  cwt  0  60    0  65 

Red 0  05    0  06 

Crayon,  per  gross  0  14    0  18 

Chisels — Socket,  Framing  and  Firmer 
American, dis  70  per  cent. 
Canadian,  dis   35  per  cent. 

Tanged  Firmer  per  doz 0  85     4  00 

Churns 
Daisy,   dis.  from  factory  60  and  2V4 
per  cent.    From  stock  60  per  cent. 
Clamps. 
Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

'  Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  06 

Enterprize,  No.O   135 

No   2 2  70 

Compasses,  Dividers,  etc. 
American, dis., 60  to  62  and  4  p.c 

Cradles,  Grain. 
Canadian,  discount  25  to  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list} 

dis.  40  per  cent. 
Hart  Mfg.  Co.,  (bolt  dies)  (Amer.  list) 
dis.  25  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz 0  88    1  60 

Englisn,     "       2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  per  doz 16  1)0  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 

Morse,  dis.  374  to  40  percent. 
Standard,  dis.  47J  to  50  p.  c. 

Elbows — Stove  Pipe 
$1.00  to  $2.65  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30    0  6i 

Wine,  per  doz   ..,, 130    2  25 

Star,         "  2  80    3  90 

Fenns  Corkstops,  No  Zp.doz 1  70 

Petroleum,  per  doz 4  50    6  50 

Files  and  Kasps. 

Kearney  &  Foote's  discount  Am.  Liet 

574  to  60  per  cent. 
Black  Diamond,  50  &  5  per  cent.  dis. 

to  50  and  74  Amer.  List. 
Nicholson's  dis. ,  Amer.  list,  50,  50  and  5 

per  cent. 
Toronto  File  Co.,  50  aDd  10  to  60  p.c, 

Amer.  list 
Jowitt's,  dis.  Can.  list,  25pc.  to  274  p.c. 
Globe  File  Co.'s  disc.  60  per  cent. 
Horse    Rasps,  Kearney  &  Foote's  dis 

Am  list,  50  p.c.  to  50  and  10  p.c. 
Horse  Rasps,  dis.  45  p.c.  Amer.Hellers 
Horse  Rasps,  Spencer's,  dis.  Can.  list 

40  p.c. 
Horse  Rasps,  Toronto  FileCo.,  50  and 

10  p.c,  Amer.  list. 

Fluting  Machines. 

Each 0  60    2  00 

Forks. 
Hay, Manure,  etc,dis.40  to  45  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  574  to  60  per  cent. 
Shepard's     Lightning,  dis.  50   to   50 

and  10  p.c. 

Fruit  Presses. 

Henis',  per  doz  4  00 

Enterprise,  discount  10  p.c. 
Shepard's  Queen  City,  dis.  15  p.c; 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 
Gauges — Marking,  Mortise,  etc. 
Stanley's,  dis.  50,  55  p.  c. 
Wire  Gauges 
Winn's  Nos.26to33, each    165    S  40 


Glass.—  Window. 
Box  Price. 

Double 
Star.  Diamond 

Size  Per         Per       Per      Par 

United         50  ft      100  ft.    50  ft.  100ft. 
inches 

16  to  25        1  20-25        2  40        175       

26  to  40  1  40         2  70        2  00       

41  to  50  3  10        .   .         4  50 

57  to  60  ....         3  40        ....       5  00 

61  to  70  ....        3  70        ....       5  50 

71  to 80  ....        4  10        ....       6  25 

81  to  85  ....        4  50        ....       7  00 

86  to 90  8  00 

91  to  95  9  CO 

96  tolOO  10  00 

Pilkington. 

[Discount  10  p.c.  off  for  box  lots,  and 
10  and  5  for  10-box  lots.] 
Ordinary. 

st  break $3  65 

2nd      "        3  90 

3rd       "        4  60 

4th      "        4  »5 

5th       "        5  40 

6th        "        5  90 

7th       "       0  50 

Picture  Glass 
Pilkington's  ordinary. 

1st  break    4    0 

2nd      "        4  -,o 

3rd      "        5  40 

4th       "        5  90 

5th      "        6  5C 

?*£       "        6  9C 

7tn  7  70 

Gas  Fittings  and  Staple  Brackets. 
Jas.  Barwell,  Toronto- Dis.  20  to  25  p 
c,  free  of  du*y.     Net  list  on  appli- 
cation. 

Glue  Tots. 

Tinned,    each   0  30 

Enamelled"      0  55    ...... 

Grindstone  Fixtures. 

P.  S.  &  W.,  per  doz 3  88    4  25 

Hammers — Nail. 
Maydole's   net  list  to  5  per  cent.  dip. 
Can.  discount  25  to  27  j  p.c 
Tack. 

Magnetic,  per  doz  110    1  fo 

Sledge 

Canadian,  per  lb 0  124  0  13 

Ball  Pean. 
English  and  Can.,  per  lb       0  25    0  30 
Handles. 

Axe        per  doz 00    3  50 

Store  door    "     100    180 

Chest,  per  doz  pairs  0  40    2  5u 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer   "         325    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  35  per  cent,  to  40  n  r 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p  0 

Saw. 

American,  per  doz  1  00    125 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz  0  50    0  8C 

Cross  Cut  Saw. 
Canadian  per  pair 0  18    0  26 

Hangers. 

Door  4  and  5  inch,  perpair    9  40    0  80 
Lanes,  45  to  4714  p.c.  dis 

Hatchets. 

Can.,  dis  40  to  42J  p  c. 
Hinges. 

Blind,  Parker's,  dis.  60  to  60  and  lOp.c 
"  hepard's  Noiseless,  dis.  60  p.c 
"  "    Buffalo,  dis  60  to  70  p.c 

Light  T  and  strap, dis'624  to  65  per 

Heavy,  per  lb 03  3-5    0  04} 

Screw  hook  and  hinge — 

6  to  10  in. ,  per  set 0  CO    0  04 

12  up  "        0  CO    0  03 

Per  doz.  sets 

Screw,  Eureka 1  13    1  so 

Gate,  Clark's 1  50    2  20 

"      Shepard's,  dis  50  to  60  p.c 

Per  doz.  pairs 

Spring     1  50    3  50 

"    Shepard's  Samson   175    190 
Hoes. 

Garden,  Mor  ar,  etc. .discount  40  to 

45  per  cent. 
Planter  doz 4  00    5  0i- 

Hooks — Cast  Iron 

BirdCage,    per  doz 0  50    lit 

Clothes  Line,    "        0  27    0  63 

Harness,  "       0  72    0  88 

Hat  and  Coat,  per  gross      1  00    3  00 
Chandelier   per  doz 0  50    1  00 

Wrough  t  Iron. 

Wrought  Hooks  and  Staples,  Car. 

dis.  40  and  5  to  40  and  10  percent. 
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Wrought  Hooks  and  Staples,  Amer 
dis.  75  and  10  to  80  percent. 
Wirt. 
Hat  and  Coat, dis.  55  to  60  p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.  50  to  55  per 
cent. 

Horse  Nails 
Canadian, dis.    65to70 

Horse  Shoes, 
F.O.B.  Toronto  &  Hamilton  —  $3  80 
Snow,       "  "  •  ••  _3  90 

F.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  Picks. 

Star.perdoz 3  00   3  25 

Kettles. 
Brass  spun,  7}  per  cent,  dis.  off  new 

list. 
Copper,  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 
American,  60  and  5  to  60  and  10  p.c 

Keys 
dock,  Can, dis  50  p.c' 
Cabinet, Trunk,  and  Pad- 
lock, Am  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.  P.,  85  to  3  00 

per  doz. 
Bronze,  Berlin,  per  doz  ..    2  75    3  25 
Bronze  Gem,        "        ....    6  00    9  00 
Sava  "         ••••     8  75  10  00 

Shutter    porcelain,  F    & 

L   screw,  per  gross SI  30    4  00 

Knives. 
Clauss,  bread,  cake  and  paring  knives 
$7.20  per  doz.  nett. 

Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  1  87    3  85 

King,  wood,  "  2  75    2  90 

"       glass  '  4  00    4  50 

All  glass,  '  1  20    1  30 

Lines. 

Pish,    pergross 105    2  50 

Chalk.         "  1  90    7  40 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  percent,  274  Per  cent,  to 
30  per  cent. 

Pad  lock. 
English  and  Am.  p«r  doz        50    6  00 
Scandinavian,  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17$  per  cent 

Mallets. 
Tin.imiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory      "  1  25    3  75 

Lignum  Vita,  "         3  85    5  00 

Caulking, each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis.  17}  to  20 
percent,  dis. 

Home, each 

Mincing  Knives. 

American,  per  doz     42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  to  70.10  per  cent 

Nails. 
Cut  Nails(Iron) 
1.  Either    Canada     or     American 
Pattern. 

Basis— 50  to  60  dy 2  30 

40dy 2  35 

30  dy 2  40 

20, 16&12dy 2  45 

10  dy 2  50 

8&9dy 2  55 

6&7  dy 2  70 

2  American  Pattern  Only 

from  4  to  5  dy 2  90 

3dy.(lath) 3  30 

3  Canada  Pattern  Only 

from  4  to  5  dy 2  80 

3  dy.  (lath) 3  20 

3dy.  A.P.  Fine 3  90 

Cut  Nails  (steel)  Add  10c.  to  the  prices 

in  list  for  iron  nails. 
Wire  Nails,  75,  5  per  cent. from  List 
Jan.    8,  '92       Extras  as  per  List  for 
special  nails     Terms,  4   months  or  3 
per  cent.  cash. 

Brads  &  Moulding  Nails,  75,  5  per  c. 
from  new  list. 

Nail  Pullers. 

Herman  &  American 1  85    3  50 

Nail  Sets. 

per  gross 
Sauare,  round  and  octa- 
gon             3  38    *  on 

Diamond 1*  ««  15  00 

Netting. 
Poultry,  60  per  cent  dis. 

Import  60,  10  per  cent. 
Oil. 
Canada  Refinod  Oil  (Toronto)  14        15 

Oarboti*tafoty      ;■      0  17    0  IS 

Canada  WW.      "      0  20    0  22 

American  W.W."      ,  ....     0  25 

S   R.  Seal per  gal  0  63    0  65 


Oilers. 
McClary'sGalvan.  Iron 
Oil   Can,    with    Pump, 

perdoz J9  50 

Zinc  and  Tin,  dis.  50,  50  and  10. 

Copper,  per  doz 125    3  50 

Brass,  "       1  50    3  50 

Malleable  ,  dis   ib  per  ct. 
Pails. 

Galvanized,  per  doz  2  25    3  30 

Pencils. 

Dixon's,  per  gross 100    4  25 

"       Carpenter 2  25    3  60 

Picks 

Par  doz 6  00    9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent    American  dis.57} 
Wood,  fancy  Canadian,  or  American 

35  to  37}  per  cent. 

Bailey's(StanR  &  L.Co.)42}  to  45  p.c. 

Miscellaneous, dis.  15  to  17}  percent 

Bailey'sVictor.dis.  15  to  17$  per  cent 

Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.   prs.   dis 

37},  40  p   c. 
Button's  Imitation,   per 

doz 5  00    9  00 

German,  per  dcz 60    2  60 

Plumbs  and  Levels 
S.  B.  &  L.  Co.,  dis.  70  p.  c. 
Poppers. 

Corn,  square,  per  doz 135    2  00 

Pruning  Shears. 

Perdoz 4  00    5  5o 

Pulleys 

Hothouse,  p6r  doz 55    100 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  57}  to 

60  per  cent. 
Pitcher  Spout,  65  to  67}  p.c 
Canadian  Cistern  60  to  62}  p.  c.  from 

factory. 
Canadian  Pitcher  Spout  67}  to  70  v  «. 
from  factory. 

Punches 

Saddler's,     perdoz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  per  inch     1  00 

Putty 

Bladder,  per  100  lbs 2  00    2  25 

Tins, lbs  2  50    2  75 

Rail. 

Barn  Door,     per  foot 3         3} 

Sliding  Door,         "       ....  3}        3} 

Lanes,  33 J  to  35  p.c.  dis 

Rakes. 

Cast  Steel  and  Malleable   Canadian 

list  dis.  40  to  45  per  cent. 

Razors. 

Boker's,  perdoz    7  50  1100 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent.  cash. 
Copper  Rivets,  dis.  50  per  cent. 
Iron  "•        "    55  per  cent. 

Burrs,  Iron,  50  and  10 

Rivet  Sets. 
Canadian  dis.30,35perc 
Rope 

Per  lb. 
Sisal.    Manilla. 
7-16  in.  and  larger..       7}  9}      10 

!4,5-16,  %  in 8i  10i       10} 

Cotton,  per  lb 18       20 

New  Zealand 8}         9- 

Russia  Deep  Sea,  per  lb..        12}      13} 

Jute    "    ...       06}      07} 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  dis  37}  to  40  per  cent 

Sad  Irons. 

Mrs.   Potts,  per  set       75        80 

"  N    P.         '  1  00    1  05 

Sad  Heaters. 

Dome,  Shepard's, per  doz    4  75    5  00 

Sand  and  Emery  Paper, 
B.&  A.,  sand,  35  to  37'/S  per  cent. 

Emery,  per  quire 55       90 

Sash  Cord 

Perlb 22        50 

Sash  Locks. 
Triumph  and  Morris,  dis  37},  40  per 
cent. 

Kempshell's  dis.    40,   62$  per  cent 
Canadian,  dis.   45,50  p.  c. 
Sash  Weights. 

Sectional,  per  lb ij 

Saws. 
Hand,  Disston's,  dis   10  p.  c. 
S.  &  D  ,  dis.  35  percent,  to  40  per  cent 
Cross  Cut,  Disston's,  per  ft.  35  to  55. 
S  *  D  dis.  35  p  c.  on  Nos  2  and  3. 


Hack,  complete,  each 75    2  75 

"       frame    only  75 

Saw  Sets. 

Perdoz 165    9  00 

Scales. 

Canadian  List,  dis.  40  p.c 

Scale  Beams. 

Canadian,  B   S.  &  M.  dis.  40  percent 

Scrapers. 

Box,    perdoz  2  10    4  50 

Foot,       "  40    3  50 

Screens. 

Window,  patent,  per  doz    5  00    6  00 

Screw  Drivers. 

Sargent's,  per  doz 65    4  00 

Screws. 
Wood.F.  H.,  Iron,  and  Steel,  77}  per 

cent.,  dis. 
Wood,  R.H.      "      72}  per  cent.  dis. 
"      F.  H.  Brass75        " 
■«     R.  H  70 

Diamond   Point   wood   screw   nails 
bright,  dis.  77}  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes" 
Discount  40  to  45  per  cent. 
Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  iapanned,  dis. 75  percenc. 
B.  &  W.  N.  P  ,dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
.Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"       N.P„  70  per  cent. 
Clauss,  Full  nickel,  60  p.c.  off 

"     Japanned  handles,  70  p.c.  off 
Sheaves 
Sliding  Door,  per  set    ...       77    1  40 

Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 

Wood  Rim,  black,  p.  doz    115    135 

tinned,  1  35    1  60 

Tin  Rim,  "  "  2  30    2  45 

"  black,        "  1  80    2  25 

Snaps 
Harness,  German,  dis  35  per  cent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  J  or  V%  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Perlb 0  28    0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American 135    2  35 

Spoons  and  Forks. 
TeaSpoons pergross    7  50    12  00 


Cigar  Box  Nails,  dis.  45  per  cent. 
Shoe  Finders'  Tacxs and  Nails, dis.  37} 
percent. 

Tape  Lines. 
English,  ass  skin  perdoz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,     each  0  90    2  85 

steel. each  .    0  80    8  00 
Thermometers. 
Tin  case  &  dairy, dis.75p.c 

Thimbles. 
Asbestos,  rilled,  per  doz., 25  to  33}  p  c 

Ties. 
Cow, perdoz 1  "!o    2  50 

Tinner's  Shears  and  Snips 

P.S.&W.,netlist. 

Canadian  10  to  15  per  cent  die. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12}  ptr 
cent,  to  70   and  25  p.c.   on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "        " 

Transom  Lifters 
Payson's,  $2.60  to  $5.00  per  doz. 

Traps 
Game,  Newhouse,  dis  33}  p.c.  to  35  p.c 
Game.H  &N..P.S.  &  W.  or  Steel,  60 
and  10  to  67}  per  cent. 

Mouse,  per  doz 0  35    1  5o 

Rat  "        2  00    4  SO 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines 

Bag,  per  lb 0  12}  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
"         cotton,  perlb   ..    0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging         "        0  27    0  36 

Broom  "         0  30    0  5<> 

Binding,  flax,  per  lb 

"        iute      "      

"         Blue  ribbon   0  1 

"         Redcap oil 

"         Crown 0  V 

"         Silver  Composite  0  09 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 


2  90 


Dessert  "    '         2l  00  

Table       "     "         30  00    30  00 

Dessert  Forks....         "         24  00 

Medium     " 
Table  " 

Squares. 

Iron,  perdoz  165 

Steel,  dis.  75  and  10  to  80  p.c. 

Try  and  bevel,  dis.  50  to  52}  percent 

Staples. 
Fence,  galvanized,  per  lb  3}      4 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 

cent. 

Stove  Polish,  (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz   1  7b 

No  1,  Stove  Paste,  per  gross 9  00 

-2       "  ' 4  80 

Stone. 

Washita,  perlb 0  25 

Hindostan,  per  lb 0  06 

"  Slips,  per  lb 

Labrador,    perlb 

"         Axe,    "        

Turkey"  '       

Arkansas  "      

Water-of-Ayr    "      

Scythe,  per  gross 3  50 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut, Carpet  Blued, gimp,  55  per  cent 
"  tinned,  dis.  57}  per  cent. 

Swedes' iron,  blued  or  tinned,  dis.  50 

per  cent. 
Upholsterers" dis.  50  percent. 
Copper  Nails, dis.  60  per  cent. 

'*      Tacks,  45  per  cent. 
Clout  Nails,  dis.  60  p.  c  to  65  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  65  per  cent. 
Trunk  Tacks,  dis.   57}  per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  6t%  p.c 


Vises. 

Hand, perdoz 4  00  fi  00 

Bench,  parallel,  each  2  00  4  50} 

Coach,  each 6  00  7  00 

Peter  Wright'3,  per  lb  ....  0  12  0  13 

Pipe,  each   5  50  9  00 

Raw,  per  doz 6  50  13  00 

Washer  Cutters, 
Perdoz 4  00    8  50 

Washers  "  Iron,"  40  percent.,  4   mos. 
or  3  per  cent. 

Well  Wheels. 

27  °0 Amer.,perdoz.  8,10  &  12  in.    3  38    6  00 

36  00 

Wire. 
Brass  Wire,  16  to  25  wire  gauge,  21  to 

26c.  lb. 
Copper  Wire,  5  to  10  p.  c.  off  Amer.list 
Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
Bright,  Coppered  steel  and  spring  20 
per  cent  f.o.b.  Montreal 
Plus  10  centsf.o.b.  Hamilton. 
"     10     "       "    Toronto. 
"    14      "       "     London. 
Broom  Wire  5}  to  6Jc.  per  lb. 
Clothes  Line  Wire,  19  gauge,  per  doz 
coils   3  95 

Wire  Fencing. 

Galv.2barb,2}&5in  apart 
"     4      "    4  &  6  "       " 
"    Plain  twist,  all  deld 
"    Steel  thorn  and  rib- 
bon  

"  Lock  Barb,"  4  point  

Ditto  Glidden  2  point 

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points. I 

Steel  staples  0  03}  0  04" 

Terms,  60  days  or  2  per  cent,  in  30 
days. 

Wire  Cloth. 

Ordinary,  discount  2b  p.c. 

Painted  Screen,  p.lOOsq  ft    185    190 


50 

07 

9 

0  13 

0  15 

0  50 

1  50 
0  10 
5  00 


}4  4} 

3*       4 

4}        5 
...     0  04} 
...     0  04} 

0  04} 


*• 


Wrenches. 
Acme,  36  to  37}  per  cent. 
Agricultural,  70  and  5  to  70  and  10  p  c 
Standard, dis. 60,  60&10p.c. 
Coe'sGen'ne, dis.  32} to  35 p.c  dis. 
Diamond,  dis.  33},  35  p.  c. 
Tower's  Engineer,  each    ..     2  00    a     ■ 

S.,  perdoz 5  80    7    0 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each 3  40 

Pocket,  perdoz 125    2  00 


M 


ard  Wear  Paper 


FOR 


$ 


Hardware  Men 

Manillas,  Brown  Wrapping, 
Hardware  Manilla  .   .   . 
Leather  Manilla,  Etc.,  Etc. 


PAPEH 


We  can  supply  Paper  of  all  Grades,  in  any  size  or  weight, 
at  the  best  prices  and  most  favorable  terms.  Write  us 
for  samples  and  quotations. 


TORONTO  BRANCH  :  29  Front  St.  West, 
MONTREAL  BRANCH  :  318  St.  James  St. 


THE 


E.  B.  EDDY  CO.,  Hull,  Canada 


TRADE  MARK  FOR 


Simpson,  Hall,  Miller  &  Co., 

1 6  and  1 8  DeBresoles  St.,  Montreal. 


REGISTERED 
TRADE  MARK  FOR 

KNIVES.FORKS, SPOONS 


HOLLO*    WAne. 


Manufacturers  of  the 

Finest  Quality  Electro- Plated  Ware. 

And    Sole    Manufacturers   of   the    Celebrated 

WM.   ROGERS'  Knives,  Forks,  Spoons,  Etc.    a. j. whimbey, Manag 


'SAW   CUMMERS. 

Price  $15,  complete. 

Will  gum  any  crosscut  saw  ;  anyone  can 
work  it.  There  is  paying  work  for  a  saw 
gummer  in  every  town,  village  or  cross- 
roads in  Canada 


A.  B.  JARDINE  &  GO. 

Manufacturers  of  Blacksmith's  Tools  and 
Tube  Expanders, 

HESPELER,  ONT. 


E:  Hardware  Merchants  ^ 

I  '  Clauss  Shears  and  Scissors 

Fine  Goods,  Big  Profits  3 


Clauss  Shear  Co.,  Toronto.    ^ 


^liUUiUiiUiUiiiiuuiiiiUiiiuuiiiuuiiiUiiUiiiuuiUUiiuuiiu^; 


SANDERSON  PEARCY   &   CO'S 


Pure  Prepared  Paint 


HAS  NO  EQUAL 

For    all    kinds    of    Painting. 


It  is  made  of  pure  and  unadulterated   substances  which  allow  it  to    EXPAND  and    CONTRACT  on  outside  surfaces 
without  cracking.     For  inside  work,  it  dries  with  a  gloss,  durable  finish,  equal  to  that  obtained  by  the  use  of  Varnish. 


Sanderson  Pearcy  &  Co.  iMiotMiiqa.  Toronto. 


.  .  ELEY'S  .  . 

CANADIAN    CARTRIDGE 


Loaded  with  Best  Powder  and  Patent  Shot. 

Eley's    Gun    Wadding 


o 

BLACK  EDGE 


THICK  FELT 


PINK  EDGE 


OVERSHOT  CREASE-PROOF 

Manufacturers  of  EB  and  other  Percussion  Caps. 

To  be  had  of  All  Dealers.  Wholesale  Only. 

ELEY  BROS.,  LTD. 

254  Gray's  Inn  Road,  LONDON,  ENG, 


FINEST    QUALITY 

RUBBER  BELTING 


" MONARCH " 

"RED  STRIP" 

"LION"  brands 

PARTICULAR  ATTENTION  GIVEN  TO 
ORDERS  FOR  LARGE  SAW  MILL  BELTS, 
ENDLESS  OR  STRAIGHT  .... 

The  Gutta  Percha  &  Rubber  Mfg.  Co. 

OF  TORONTO,  LTD. 

61-63  FRONT  STREET  W.,  Toronto. 


THE     BEST 

Lawn    Mower 

IN  THE  MARKET. 


Th< 


^ 


^0 


RP 


fi> 


.<* 


Improved  for  1894. 

10K  in.  Wheel. 

12.  14,  16,  18  and  20  in. 


Patented  in  England  May  15th,  1893 
"         "  Canada      "      29th,     " 

"  United  States  Dec.  12th,  1893 


For  Sale  by  all  Wholesalers. 


Manufactured  by  .... 

A.   R.  WOODYATT  &  CO. 

GUELPH,  CANADA. 


"'W'iluiiiiito 


VOL.  VI. 


TORONTO,  APRIL   14,  1894. 


No.   15. 


MAGNOLIA  METAL 


IN    USE    BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST    ANTI-FRICTION    METAL    FOR 

High-Speed  Engine,    Dynamo,    Rolling-Mill,   Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA  METAL  CO., 


London  Office  :  75  Queen  Victoria  St. 
Chicago  Office  :        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortland  Street.  NEW  YORK. 


ASPINALL'S 
ENAMEL 


Ttie  Greatest 

Specialty 

The  Paint 

Trade 

Has 

Ever  <4fl£. 

Known 


A  DOZEN  styles  of  advertising  matter  sent  with  every  order.     The  quality  of 
Aspinall's  Enamel  is  the  standard  and  has  never  been  equalled  by  its  many 
imitations.     Used   in   Her  Majesty's   Navy.      No  hardware  or  paint 
stock  is  complete  without  Aspinall's  Enamel.      If  you  are  not  already  handling  it 

Send  tO  US  for  Sample  Card  of  Colors.  Wholesale  Agents  for  Canada 


IT  SELLS  ITSELF 


Walter  H.  Cottingham  &  Co. 


Fine  Paints  and  Varnishes. 


MONTREAL 


1W  PlJR   V  A  NT  We  have  something  particularly  and  of 

_^^__^^^_^^  good  value  to  offer  the  trade  in 


NAVY 
FARM  and 
GARDEN 


w 


RITE  FOR 


Special  Discounts. 


WHEEIl 
BARPOWS 


RICE  LEWIS  &  SON  *« 


Hardware  Merchants 


TORONTO 


"Resisto" 


BOOTH'S 
PATENT. 


Guaranteed 
Hydraulic  Pressure 
200  pounds. 


HANDSOME 


DURABLE 


Copper 
Range 
Boilers 


RELIABLE 


Cheapest  Copper  Boiler  on  the  Market. 


A  SAMPLE  ORDER  SOLICITED. 


the  Booth  copper  co. 

COPPERSMI THS 

.  .  .  Toronto,   Ont. 


OIL  STOVES 

Improved  Patterns  for  1894, 


DAISY" 

Tin 
Bottom 


One,  Two  and  Three  Burner,  Ovens  and  Extension  Tops, 
Finish  First-class,  No  Smoke,  No  Smell. 


Kemp  Manufacturing  Co,, 


TORONTO. 
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CORRESPONDENTS  at  the  capital 
intimate,  and  gentlemen  who  have 
interviewed  the  Government  corro- 
borate, that  a  number  of  alterations  will  be 
made  in  the  tariff  before  it  has  been  finally 
dealt  with.  This  «vill  be  necessary  in  order 
to  remove  certain  ambiguities  and  miscon- 
ceptions. That  some  such  changes  are  an- 
ticipated by  the  Government  is  evident  from 
the  tact  that  certain  stipulations  are  attached 
to  the  declarations  required  in  passing  goods 
through  the  Customs.  Until  the  matter  is 
definitely  settled,  therefore,  it  would  be  un- 
wise for  importers  to  calculate  too  closely 
upon  present  figures.  There  is  many  a  slip 
between  the  cup  and  the  lip,  you  know. 
*  *  * 

Of  the  several  industries  in  the  United 
States  none,  as  far  as  the  metal  trade  is  con- 
cerned, scarcely  attracted  more  attention 
last  year  than  that  of  tin  plate.  Since  the 
Administration  decreed  that  imported  black 
plates  dipped  in  the  United  States  did  not 
constitute  home-manufactured  tin  plates, 
interest  in  this  particular  industry  subsided 
Within  the  last  few  days,  however,  interest 
in  the  tin  plate  industry  has  been  slightly 
revived  by  the  publication  of  Special  Agent 
Ayer's  report  regarding  the  production 
for  the  quarter  ending  December  the 
31st,  1893.  As  tar  at  least  as  actual  pro- 
duction is  concerned,  the  results  are  satis- 
factory, taking  into  account  the  depression 
ruling  in   the   United  States.      The  report 


shows  that  thirty-nine  firms  manufactured 
27,351,241  pounds  of  tin  and  terne  plates 
proper,  against  an  output  of  27,145,480 
pounds  by  thirty-five  firms  during  the  pre- 
vious quarter.  Of  the  output  15,907,669 
pounds,  or  more  than  58  per  cent.,  were 
made  from  sheets  rolled  in  the  United 
States,  and  of  this  amount  15,309,009 
pounds,  or  more  than  96  per  cent.,  con- 
sisted of  the  class  of  plates  weighing  less 
than  63  pounds  to  the  100  square  feet. 
The  quantity  of  American  sheet  iron  and 
steel  made  into  articles  and  wares  terned  or 
tin-plated  was  1,244,707  pounds.  This  makes 
the  aggregate  output  of  tin  and  terne  plate 
for  the  quarter  28,593,948  pounds  against 
28,198,293  pounds  for  the  previous  quarter. 
Three  new  companies  made  their  first  sworn 
returns.  The  production  of  black  plates  in 
the  Uni*.ed  States  was  19,679,910  pounds. 
Of  the  thirty-nine  firms,  twenty-one  used 
wholly  American  plates,  twelve  both  Ameri- 
can and  foreign  plates,  and  six  used  only 
foreign  plates. 

*  *  * 

There  has  just  died  the  head  of  a  firm 
whose  experience  disproves  the  pessimistic 
assertion  that  a  merchant  or  manufacturer 
cannot  be  strictly  hoDest  and  attain  success. 
We  refer  to  Samuel  Simpson,  senior  partner 
of  the  firm  of  Simpson,  Hall,  Miller  &  Co., 
the  well-known  silverware  manufacturers. 
The  firm  of  which  he  was  the  head  put  into 
its  goods  just  what  it  professed  to  do,  nothing 
more  nor  nothing  less,  and  the  confidence 
and  reputation  it  now  enjoys  the  continent 

wide  is  its  reward. 

*  *  * 

It  is  a  common  boast  of  the  people  of  the 
United  States  that  they  are  more  "  go 
ahead "  than  the  people  of  this  country  ; 
and  here  and  there  a  Canadian  who  has 
cast  in  his  lot  with  them  endorses  this  as- 
sertion. In  part  this  may  be  true  ;  but  in 
some  respects  it  is  not.  One  instance  of 
this  is  at  the  moment  strikingly  apparent. 
We  have  reference  to  the  work  of  tariff  re- 
form.    The  members   of  Congress  first  un- 


dertook the  practical  part  of  this  some  six 
months  ago  when  the  Ways  and  Means 
Committee  began  to  draft  the  Wilson  bill. 
When  the  Democratic  portion,  or  majority 
of  the  committee,  had  finished  their  labors, 
the  result  was  made  known  to  the  public. 
Next  the  report  was  submitted,  with  a  few 
unimportant  changes,  to  the  House  of  Re- 
presentatives, and,  with  some  slight  amend- 
ments, duly  passed.  Then  the  bill  went  on 
to  the  Senate  Committee,  from  whence  it 
emerged  some  weeks  afterwards  in  such  a 
mutilated  condition  as  to  bear  scarcely  any 
semblance  to  the  original  measure.  Since 
then  it  has  been  quietly  awaiting  its  turn  to 
be  further  dissected  by  the  Senate  ;  and 
when  it  comes  out  of  that  operation  it  will 
have  to  pass  through  others.  All  this  time 
while  the  politicians  are  playing  battledore 
and  shuttlecock  with  the  tariff  the  trade  and 
commerce  of  the  United  States  is  kept 
in  a  feverish  state  of  expectancy,  not 
knowing  what  may  turn  up  next  during 
this  long  and  monotonous  work  of 
tariff  reform.  In  Canada,  on  the  other 
hand,  no  one  knew  what  changes  were  to  be 
made  in  the  tariff  until  the  Minister  of 
Finance  revealed  them  during  the  course  of 
his  budget  speech  some  two  weeks  ago  ; 
and  the  following  day  these  changes  took 
effect.  The  bill  has  not  yet  been  finally 
passed,  but  it  probably  will  be  in  a  week  or 
two,  and  what  amendments  are  likely  to  be 
made  will  neither  be  general  nor  radical. 
When,  too,  it  has  passed  through  the  cus- 
tomary legislative  forms  there  is  no  likeli- 
hood of  its  being  vetoed  by  the  Governor- 
General,  who  acts  only  upon  the  advice  of 
his  ministers  ;  and  as  the  tariff  reform  bill 
is  the  handiwork  of  the  latter — or  at  least 
one  of  them — it  is  improbable  that  they 
are  going  to  ask  him  to  kill  their  own  off- 
spring. In  Canada  four  or  five  weeks  from 
the  day  of  its  submission  is  all  the  time  it 
will  take  to  do  the  legislative  work  of 
reforming  the  tariff,  while  in  the  United 
States  goodness  knows  when  they  will  get 
through,  for  although  they  have  been  at  it 
six  months  the  end  is  not  in  sight  yet. 


HARDWARE. 


COMPETITION  IN  BINDER    TWINE. 

HIGHLY  interesting  promises  to  be 
the  competition  this  season  between 
the  legitimately  made  binder  twine 
and  the  article  produced  by  prison  labor  at 
the  Central  Prison,  Toronto,  and  the  Peni- 
tentiary, Kingston. 

And  the  whip  handle  seems  to  be  in  pos- 
session of  the  regular  manufacturers. 

Notwithstanding  the  fact  that  the  labor  at 
the  Central  Prison  factory  costs  only  50c. 
per  day,  the  output  last  season  practically 
entailed  a  loss  to  the  Government,  while  the 
outlook  for  the  coming  season  is  less  pro- 
mising still.  The  raw  material  has  been 
bought  at  a  figure  much  in  advance  of  what 
the  regular  factories  are  paying,  while  if  the 
Central  Prison  is  to  compete  successfully 
with  the  latter  it  will  have  to  sell  about  ic. 
per  pound  lower  than  last  year.  This  will 
be  the  Kingston  Penitentiary's  first  season 
in  the  twine  manufacturing  business,  and  it 
is  yet  to  be  demonstrated  what  measure  of 
success  will  attend  its  efforts  in  this  direc- 
tion. 

The  Consumers'  Cordage  Co.  evidently 
intend  to  act  on  the  aggressive  this  season. 
At  any  rate  they  have  just  issued  a  circular 
to  the  wholesale  trade  in  which  they  intimate 
that  low  prices  will  rule  for  binder  twine 
during  the  season  of  1894. 

It  would  be  just  as  well  for  the  retail  trade 
throughout  the  country  to  ask  the  company 
or  the  wholesale  trade  for  figures  before 
placing  their  orders. 


REDUCTION  IN  BARBED  WIRE. 

A  REDUCTION  of  a  half  a  cent  per 
pound  has  been  made  in  the  price  of 
galvanized  barbed  wire,  and  }(c.  in 
plain  twist  and  staples. 

This  will  bring  the  price  on  all  these  lines 
down  to  3'Ac  per  pound  delivered  in  Ontario 
or  Quebec  ;  terms,  60  days,  or  2  per  cent, 
off  for  cash. 

For  the  Northwest  pricss  have  not  been 
fixed. 

The  list  on  oiled  and  annealed  and  gal- 
vanized wire  is  unchanged,  there  having 
been  practically  no  change  in  the  tariff  on 
these  lines. 

It  is  anticipated  that  with  the  lower  prices 
on  barbed  wire,  etc.,  the  home  manufactur- 
ers will  be  able  to  successfully  meet  compe- 
tition Irom  the  United  States. 


TRADE   IN  THE   STATES. 

WS.  LESLIE,  manager  of  the  Toron- 
to branch  of  A.  C.  Leslie  &  Co., 
Montreal,  has  just  returned  from  a 
business  trip  to  the  United  States.  He 
visited  Pittsburg,  Cleveland  and  other  iron 
centres  in  that  country.  When  Hardware 
ran  across  him  the  conversation  turned  upon 
trade  matters  in  the  places   he  had  visited. 

"  Well,"  he  said,  in  answer  to  a  question, 
"I  found  in  most  cases  that  the  manufactur- 
ers were  exceedingly  anxious  to  get  orders 
of  any  kind.  The  only  lines  in  which  I 
found  any  activity  were  wire  and  hoop  iron. 
The  wire  makers  were  very  busy  with  their 
spring  orders ;  in  fact  unable  to  keep  up  with 
them.  Other  lines  were  as  a  rule  very 
quiet." 

"  How  did  you  find  the  mills  ? " 

"  A  good  many  of  the  mills  I  visited  were 
shut  down  in  certain  departments,  but  I  do 
not  think  I  came  across  a  single  mill  that 
was  completely  shut  down.  There  was 
one  mill  in  Pittsburg  that  was  in  the  hands 
of  a  receiver,  but  even  it  was  running  in 
some  departments." 

"  What  is  the  opinion  over  there  regarding 
prices  ? " 

"There  is  a  difference  of  opinion 
among  the  American  manufacturers,"  re- 
plied Mr.  Leslie,  as  he  leaned  back 
in  his  chair,  and  clasped  his  knee  with 
both  hands,  "  as  to  whether  present 
low  prices  are  likely  to  continue  after  the 
tariff  has  been  adjusted.  But  in  any  event 
we  consider  that  they  will  be  such  that  for 
many  of  the  lines  of  iron  and  steel  which 
have  been  previously  imported  from  Great 
Britain  by  Canada  we  shall  have  to  look 
largely  to  the  United  States.  This  will  be 
so  at  all  events  for  delivery  in  Western  On- 
tario." 

"  What  is  the  opinion  of  the  manufacturers 
regarding  the  tariff?" 

"  Widely  different.  Those  who  are  strong 
Republicans  want  to  go  right  back  to  the 
McKinley  tariff ;  and  they  assert  that  Mc- 
Kinley  will  be  the  next  president  of  the 
United  States.  Others  again  do  not  ob- 
ject so  much  to  a  moderate  change  in 
the  tariff  as  to  the  manner  in  which 
the  work  of  tariff  reform  is  being  car- 
ried on.  For  some  months  they  have  been 
kept  in  a  state  of  suspense,  not  knowing 
whether  the  changes  will  be  radical  or  mod- 
erate, or  actually  whether  there  will  be  any 


at  all  by  the  time  a  final  decision  in  the  matter 
is  reached.  The  uncertainty  with  regard 
to  the  tariff  is  the  greatest  drawback  there  is 
to-day  to  the  trade  of  the  United  States," 
concluded  Mr.  Leslie. 


SPRING    IMPORTATIONS. 

THE  fact  that  freights  from  the  other 
side  of  the  Atlantic  to  Montreal  this 
spring  are  comparatively  low,  is  only  J 
another  indication  of  the  backwardness  of 
buyers  in  Canada  generally  in  providing  for 
their  summer's  supply  of  heavy  goods  of  all 
kinds. 

In  no  branch  of  trade  is  this  more  notice- 
able than  in  iron  and  metals. 

Of  course  the  importations  of  Scotch  pig, 
which  in  bygone  years  constituted  the  bulk 
of  the  ballast  of  the  first  batch  of  incoming 
steamers,  are  falling  off  more  and  more 
owing  to  the  competition  of  Nova  Scotian 
and  American  pig  ;  but  Canadian  buyers 
have  still  to  go  to  Welsh  centres  for  their 
supplies  of  tin,  Canada  plates,  etc. 

Now  Montreal  agents  one  and  all 
agree  that  this  spring  buyers  have 
been  more  backward  than  ever,  and  the  low 
freight  quotations  that  are  referred  to  above 
are  no  doubt  a  reflection  of  this  fact  to  a 
certain  extent. 

In  connection  with  tin  plates  this  spring, 
it  may  be  interesting  to  note  that  owing  to 
unprecedentedly  low  prices  makers  at  South 
Welsh  points  are  forced  to  practice  the  most 
rigid  economy  in  order  to  make  both  ends 
meet. 

According  to  the  Iron  and  Steel  Trades 
Journal :  The  very  necessary  curtailment  of 
expenses  has  been  carried  to  extremities  in 
the  boxing  departments  at  some  works,  and 
if  both  ends  of  the  boxes  were  made  to  meet 
at  the  works,  they  were  frequently  very 
wide  apart  before  reaching  their  destination. 
This  matter  came  before  the  metal  trade 
section  of  the  Liverpool  Chamber  of 
Commerce  last  month,  and  a  circular 
letter  was  sent  to  all  the  works  stating  that 
in  the  case  of  shipments  made  direct  across 
the  Atlantic,  as  well  as  via  Liverpool, 
the  boxes  were  frequently  damaged,  the 
plates  even  occasionally  being  delivered  in 
'bulk,'  and  that  many  weak  boxes  had  to  be 
'  coopered  up '  in  the  American  ports  before 
being  forwarded  ;  that  while  more  careful 
handling  by  the  shipping  companies  would 
diminish  complaints  at  Liverpool,  the  chief 
remedy  lay  in  the  hands  of  manufacturers, 
and  it  was  suggested  that  the  latter  should 
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use  thicker  and  stronger  boxes,  secured  with 
more  and  heavier  nails,  \%  by  12  B.W.G. 
being  recommended.  The  adoption  of  this 
recommendation  was  urged  on  the  ground 
of  competition  with  the  superior  style  of 
packing  practised  in  the  United  States.  At 
a  meeting  of  the  Liverpool  Chamber  of  Com- 
merce last  week  it  was  reported  that  satis- 
factory replies  had  been  received  from  some 
of  the  works,  promising  better  boxes." 


WOOD-RIMMED   BICYCLES. 

IT  is  necessary  for  the  hardware  dealer 
who  has  undertaken  the  sale  of  bicycles 
to  take  an  interest  in  any  innovation  that 
may  occur  in  the  style  of  bicycles,  and  be 
able  to  discuss  intelligently  its  relative 
merits. 

The  safety  bicycle  of  1894  has  changed 
but  little  in  general  appearance  from  the 
1893  pattern.  There  has  been  a  tendency 
towards  a  higher  frame,  the  long  seat  post 
not  being  found  conducive  to  rigidity.  The 
plain  diamond  frame  has  been  more  univers- 
ally adopted  by  all  makers,  and  the  demand 
from  riders  seems  to  be  a  lighter  wheel  for 
road  use  as  well  as  track.  The  consequence  is 
that  manufacturers  have  been  using  every 
available  means  to  economize  in  weight 
without  lessening  the  strength  of  their 
machines. 

Perhaps  the  greatest  innovation  in  this 
line  has  been  the  almost  universal  adoption 
of  wood  rims.  Nearly  all  the  leading  manu- 
facturers are  placing  wood  rims  on  their 
wheels  when  so  ordered,  it  having  been 
practically  demonstrated  from  use  that 
wooden  rims  possess  some  qualities  superior 
to  metal.  The  wooden  rims  are  represented 
to  be  not  only  lighter,  but  have  a  greater 
amount  of  spring  and  elasticity,  and  the 
property  of  resuming  quickly  its  normal 
position,  which  is  not  always  the  case  with 
wheels  having  metal  rims.  They  are  in  the 
experimental  stage,  and  many  firms  who 
speak  favorably  of  them  are  backward  in 
indorsing  them. 

Some  of  the  perfections  that  are  claimed 
for  the  wood  rims  by  their  upholders  is  that 
2  lbs.  can  be  saved  in  weight  by  the  use  of 
them ;  that  they  cannot  be  disabled  by 
buckling,  and  that  when  trueing  comes  into 
play  wood  rims  require  none  ;  also  that  the 
wood  rims  give  more  life  to  the  tire.  They 
state  that  as  to  climatic  effect  on  them  there 
will  be  no  danger,  as  water-proof  cement 
will  protect  them  in  most  damp  countries. 


This  opinion,  however,  is  not  shared  by  all 
riders  or  dealers,  many  of  whom  do  not 
hesitate  in  saying  that  their  adoption  is 
largely  a  momentary  craze. 

While  there  are  certainly  a  class  of  wheel- 
men who  will  ride  the  wooden  rim  to  be  in 
the  fashion,  or  for  the  sake  of  speed  and 
lightness,  we  anticipate  that  the  cyclists  who 
do  most  of  their  riding  on  the  uneven 
country  road  will  wish  to  see  them  more 
thoroughly  tested  before  they  supersede  en- 
tirely the  steel  rims. 

Some  wooden  rims  are  built  up,  whilst 
others  are  of  a  single  p.ece.  The  rims 
manufactured  from  a  single  piece  are  much 
inferior  to  those  built  up.  The  wood  felloes 
with  one  single  scarf  joint  are  not  to  be  re- 
commended, but  the  built-up  rim,  which  is 
more  expensive,  being  hand  made,  and  in 
six  or  seven  circumferal  sections,  and  are 
somewhat  lighter,  strength  for  strength, 
as  against  the  hollow  steel  ones. 

Mr.  Hill,  of  Bostwick  &  Co.,  Toronto, 
speaking  on  the  subject  to  Hardware, 
said  :  "  One  of  the  things  to  be  feared  in 
wooden  rims  will  be  their  tendency  to  split 
at  the  edges  when  they  strike  stones.  I  fear 
also  the  effect  of  climatical  changes.  I  see 
only  two  advantages  that  they  have  over  the 
steel,  that  of  not  buckling,  and  their  light- 
ness. The  only  ones  I  think  worth  con- 
sidering is  the  built-up  rim.  No,  I  do  not 
think  that  the  adoption  of  them  is  merely  a 
fad.  I  think  that  they  are  an  improvement 
over  the  ordinary  steel  rim." 

The  demand  by  many  riders  for  the  wood 
rims  has  compelled  all  manufacturers  to 
place  them  on  their  wheels  when  so  ordered, 
so  if  the  agent's  customer  so  wishes  he  can 
in  all  cases  have  them  by  previously  stating 
the  fact.  Almost  everyone  is  now  interested 
in  bicycles,  and  if  he  does  not  at  present 
own  a  wheel,  he  is  thinking  of  investing  in 
one.  Hardware  men  should  sell  them.  The 
dealer's  customers  will  see  his  bicycles  and 
will  buy  of  him,  because  they  know  his  re- 
liability, and  new  buyers  of  bicycles  will  be 
liable  to  give  him  their  trade  in  other  goods 
when  they  find  that  their  wheels  are  what  he 
has  represented  them  to  be.  Never  mis- 
represent. 
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An  English  syndicate  has  invested  $150,- 
000  in  a  gold  property  and  twocopper  claims 
— the  Copper  mine  and  the  Stemwinder  in 
Greenwood  camp  and  Bushard's  gold  claim 
on  Boundary  creek  near  the  mouth  of  Cooper 
creek.  They  have  ninety  days  in  which  to 
make  the  final  payment,  and  are  planning  to 
do  heavy  work  this  season. — Nelson  Miner. 


FAILURES  in  the  hardware  trade  are 
not  numerous.  Yet  there  are  failures.; 
and  just  as  long  as  there  are,  informa- 
tion as  to  how  they  may  be  avoided  will  be 
valuable.  In  order  to  secure  the  desired  in- 
formation Hardware  has  decided  to  offer 
prizes  for  essays  on  the  subject  : 

Causes  of  Failure  in  the  Hardware 
Trade,  and  How  Avoided. 

There  will  be  three  prizes  :  $20  for  first  ; 
$10  for  second  ;  and  $5  for  third.  To  each 
of  the  five  essayists  ranking  in  order  after  the 
prize  men  will  be  given  The  Hardware 
Merchant  for  one  year.  This  will  make 
Eight  Prizes  in  all. 

The  rules  of  the  competition  shall  be  as 
follows  ; 

1.  All   the   competitors    must   be    devoting 

their  whole  time  to  some  branch  of 
the  hardware  trade. 

2.  No  essay   must  exceed  2,500  words   nor 

be  less  than  1,500.  Neatness  will  not 
be  regarded,  beyond  the  point  that  the 
essay  must  be  readable,  and  the  paper 
written  on  one  side  only.  The  sheets 
must  be  fastened  together  and  num- 
bered. 

3.  The  essay  must  be  original. 

4.  Each  essay  must  be  signed  by  a  nom  de 

plume,  and  both  the  proper  name  and 
the  nom  de  plume  of  the  writer  written 
on  a  slip  and  placed  in  a  sealed  en- 
velope, which  envelope  must  be  ad- 
dressed, Hardware  Merchant,  10 
Front  street  east,  Toronto,  and  across 
the  corner  have  the  words  "nom  de 
plume."  This  envelope  must  be  en- 
closed in  another,  so  that  no  post  mark 
will  appear  upon  the  former. 

5.  All  essays  must  be  sent  in  to  this  office 

not  later  than  MAY  FIRST,  and  awards 
will  be  announced  as  soon  after  as  pos- 
sible, and  the  prize  essays  will  then  be 
published  in  order. 

6.  As  the  competition  is  to  encourage  thought 

among  merchants  and  clerks,  profes- 
sional writers  will  be  excluded. 

7.  The    judging  will  be   done   by    disinte- 

rested merchants.  The  names  of  these 
merchants  will  be  announced  at  the 
same  time  as  the  award. 

8.  All  prize  essays  shall  be  the  exclusive  pro- 

perty of  The  Hardware  Merchant 
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THE  TRADE  IS  GRAVITATING. 

HARDWARE  has  often  expressed  the 
opinion  that  the  bicycle  trade  be- 
longed to  the  hardwareman.  Now 
many  hardware  merchants  are  beginning  to 
handle  the  "  silent  steed,"  and  the  trade  is 
gravitating  more  and  more  into  the  hard- 
ware store  with  every  season  that  passes. 

An  American  manufacturer  of  bicycles, 
speaking  on  the  subject  to  New  York  Hard- 
ware said  :  "  We  cannot  say  that  we  are 
in  favor  of  hardwaremen  handling  bicycles 
as  they  know  little  about  them." 

This  manufacturer  may  have  been  speak- 
ing of  his  experience  in  past  years,  if  indeed 
he  had  given  the  subject  secondary  consid- 
eration before  his  opinion  was  asked. 

The  bicycle  has  found  sale  in  the  hard- 
ware store  for  the  past  two  seasons,  and  with 
but  few  exceptions  those  merchants  who 
handled  them  last  season  are  resuming  the 
sale  of  them  this  spring. 

The  lack  of  knowledge  that  they  were  ac- 
cused of  having,  seems  to  have  not  been  a 
bar  to  their  success  during  the  past  season, 
and  they  know  much  more  about  them  this 
year  than  they  did  last  and  will  know  a 
great  deal  more  next.  In  fact  the  most  suc- 
cessful bicycle  salesman  is  not  always  the 
one  that  is  possessed  of  the  most  mechanical 
knowledge,  but  he  who  has  the  most  tact  is 
most  popular  with  local  wheelmen,  and  takes 
the  most  interest  in  wheeling.  With  careful 
study  of  the  catalogue,  observancv,  and  the 
usual  qualities  necessary  for  the  making  of  a 
live  salesman,  he  stands  equally  as  good  a 
chance  of  success  as  any  of  his  competitors 
in  the  trade. 

Eternal  vigilance  is  the  price  of  business 
success. 


ORIGINALITY  IN   NAMING  GOODS. 

WHAT  is  there  in  a  name  ?  This 
question  is  often  asked,  and  many 
different  answers  to  it  are  received. 
Some  people  are  of  the  opinion  that  a  name 
in  itself  does  not  amount  to  much.  It  is  our 
inclination  to  say,  "  dem's  our  sentiments." 

However,  though  a  name  is  not  every- 
thing, an  original  one  is  a  good  thing  to 
bestow  on  a  new  invention  or  acquisition  to 
the  firm  or  family. 

A  good  name  is  one  that  is  suitable,  and 
if  possible,  original,  and  one  that  conveys 
to  the  public  some  of  the  perfections  of 
which  the  article  or  invention  so  named  is 
supposed  to  possess. 

There  is  a  tendency  to  give  similar  or 
identical  trade  names  to  novelties,  etc., 
placed   on  the   market.     For  instance,  we 


can  buy  "  Excelsior"  carpet-sweepers,  razor 
strops,  tea  pots,  pocket  knives,  and  almost 
anything  that  is  manufactured. 

During  the  Columbian  Exhibition  every- 
thing that  was  manufactured  seemed  to  have 
been  named  after  Columbus.  There  were 
Columbus  puzzles,  Columbus  nail-pullers, 
Columbus  shovels  ;  in  fact  Columbus  goods 
without  end.  The  numerous  fakes  and 
cheap  articles  with  which  the  market  was 
flooded  under  this  name,  has  caused  manu- 
facturers to  shun  it  now  as  they  would  a 
plague. 

It  is  singular  that  manufacturers  do  not 
pay  more  attention  to  the  naming  of  new 
goods.  An  original  name  is  less  liable  to 
be  confounded  with  other  goods  of  the  same 
class,  and  when  once  heard  of  will  rivet 
itself  more  firmly  in  the  memory. 

Shun  a  name  that  is  hackneyed,  for  you 
will  invariably  find  that  the  country  is 
flooded  with  cheap  and  worthless  goods 
bearing  it.  While  the  name  in  itself  may 
not  be  everything,  still  it  performs  its  part, 
and  when  an  article  of  good  qualities  is 
adorned  with  a  catchy  and  original  name 
there  is  no  doubt  that  it  does  much  to  en- 
hance the  sale  of  it.  A  brewing  firm 
recently  offered  a  large  sum  as  a  prize  for 
the  most  suitable  and  original  name  for  a 
new  brew  of  bottled  beer  that  it  intended 
introducing,  demonstrating  how  some  recog- 
nize the  value  of  a  name  that  is  original. 


TALKS  WITH  RETAILERS. 
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A  CREDITABLE  HARDWARE  STORE 

AMONGST  the  many  fine  stores  of 
of  all  kinds  that  the  busy  little  town 
of  Brampton  boasts  of,  there  are 
none  that  excel  and  few  that  equal  the  hard- 
ware establishment  of  Peaker  &  Son.  On 
Saturday  last  a  Hardware  representative 
visited  this  store,  attracted  by  the  well- 
lighted  and  tastefully  arranged  show-win- 
dows, in  one  of  which  was  displayed  a 
complete  assortment  of  brushes  and  mixed 
paints,  which  attracted  much  attention.  The 
other  was  used  for  the  purpose  of  exhibiting 
samples  of  the  Star  and  Steam  bicycles,  both 
of  which  the  firm  is  handling  quite  exten- 
sively and  successfully.  Once  on  the  inside 
it  needed  but  a  glance  at  the  neatly  kept 
shelves,  and  the  extreme  order  of  things 
generally,  to  see  the  business-like  way  in 
which  things  were  conducted.  The  store 
was  filled  with  customers,  and  Mr.  Peaker's 
several  assistants  seemed  to  be  taxed  to 
their  utmost  capacity  in  supplying  their 
wants.  In  the  rear  of  the  store  there  is 
stored  tinware,  house-furnishings,  etc.,  while 
adjoining  is  a  spacious  warehouse,  which  is 
utilized  for  storing  heavy  hardware,  nails, 
paints,  etc.  The  firm  does  considerable 
jobbing  in  these  lines,  and  also  carries  on 
a  big  coal  business.  This  store  will  bear 
comparison  with  any  of  our  city  stores  and 
s  a  credit  to  its  proprietors  and  the  town  in 
which  it  is  located.  The  firm  has  been 
established  in  Brampton  for  31  years. 


'ES,  we  are  making  an  early  dis- 
play of  lawn  mowers,"  said  Geo. 
Pearsall,  Yonge  street.  "  Well, 
we  are  having  an  earlier  demand  in  spite  of 
the  change  of  weather.  It  was  the  24th  of 
April  when  we  received  our  first  job  for  re- 
pairing last  year,  and  we  have  done  several 
this  season  already.  I  do  not  handle  tin- 
ware, for  I  find  that  there  is  so  much  cheap 
stuff  in  this  line  sold  to  make  it  impossible 
to  realize  on  the  better  class  of  goods. 
There  are  a  lot  of  small  articles  also  that  the 
hardware  merchant  would  be  pleased  to 
drop  the  sale  of,  but  which  he  carries  to 
accommodate  his  customers.  Still  there  is 
a  larger  profit  made  on  the  sale  of  twenty 
dollars'  worth  of  small  goods  than  there 
would  be  on  the  same  amount  of  nails,  etc., 
but  then,  of  course,  there  is  more  work  at- 
tached to  the  sale  of  them.  But  it  will  be 
found  all  these  little  things  mount  up." 


"  This  changeable  weather  is  holding  trade 
back,  but  it  is  fairly  good  under  the  circum- 
stances," said  Mr.  Gibson,  of  Gibson  & 
Thompson,  Yonge  street.  "  One  good 
sign  is  the  fact  that  we  are  not  hear- 
ing so  much  '  hard  times '  talk.  We  are 
selling  the  Oxford  Vapor  Gas  Range,  and 
last  Saturday  night  we  had  the  one  burner 
range  lighted  and  in  operation  outside  the 
store,  and  the  larger  size  indoors.  We 
must  have  had  three  or  four  hundred  peo- 
ple in  the  store  during  the  evening.  They 
seemed  well  pleased  and  many  enquiries 
were  made.  It  will  have  to  get  finished 
snowing,  however,  before  active  buying 
commences." 


"  No,  there  has  not  been  a  great  deal  of 
improvement  in  house  furnishings  up  to 
date,"  said  W.  H.  Sparrow,  George  street. 
"  It  is  perhaps  a  little  early  to  expect  any. 
You  see  people  have  not  commenced  house- 
cleaning  yet.  When  they  do,  things  will 
commence  to  move.  I  do  not  think  trade 
is  hardly  as  good  as  it  was  last  year.  There 
is  one  thing  certain,  however,  the  majori.y 
of  the  trade  owe  less  at  present  than  they 
did  at  this  time  last  year.  They  are  also 
owed  less.  The  wholesale  houses  have  been 
at  their  heels  and  they  in  their  turn  have 
been  after  their  customers." 


"There  is  no  doubt  that  some  dealers 
have  been  holding  back  their  orders  for 
certain  classes  of  goods  in  anticipation  of 
favorable  changes  in  the  tariff,"  said  Mr. 
Aitkenhead,  of  Aitkenhead  &  Crombie. 
"Business  has  certainly  improved  lately.  I 
think  there  might  be  some  slight  changes 
made  in  the  new  tariff  bill,  but  I  do  not  an- 
ticipate many.  The  bill  has  evidently  been 
drawn  up  with  great  care,  and  will  not  be 
changed  to  satisfy  the  whim  or  pleasure  of 
Smith  or  Brown." 
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rE  have  had  an  excellent  de- 
mand for  paints  and  oils,  and 
spring  lines  in  general  are  going 
out  nicely,"  said  Mr.  Peaker,  of  Peaker  & 
Son,  Brampton.  "  I  think  that  profits  are 
fairly  good.  You  see  we  have  not  the 
competition  that  they  have  in  Toronto.  We 
do  quite  a  large  jobbing  trade  in  heavy 
hardware,  mils,  etc.  I  expect  a  middling 
good  season,  but  nothing  over  bright.  There 
is  a  big  credit  trade  run  in  Brampton  and 
the  vicinity,  and  collections  are  not  very 
good  just  now.  There  is  no  doubt  that 
profits  are  cut  somewhat  on  staple  goods, 
such  as  nails,  barbed  wire,  etc.,  but  on  other 
goods  a  fair  profit  is  realized.  It  is  thirty- 
one  years  since  our  business  was  estab- 
lished here,  and  we  are  one  of  the  best 
known  firms  in  this  part  of  the  country. 
Yes  ;  I  have  undertaken  the  sale  of  bicycles. 
I  believe  them  to  be  essentially  part  of  the 
hardware  merchant's  stock.  Wt  handle  the 
Star  and  Steam  bicycle.  We  also  do  a  large 
business  in  plated  ware.  I  have  nothing 
good  or  bad  to  say  about  the  tariff.  I  am 
an  out-and-out  free  tiader.  It  will  make  no 
difference  to  us  anyway.  It  is  the  consumer 
that  pays  the  tariff." 

"  We  have  been  in  business  in  Brampton 
for  41  years,  and  have  always  kept  on  the 
surface,"  said  Mr.  Thayer,  of  Bright  & 
Thayer.  "  Brampton  is  a  brisk  business 
town,  and  is  surrounded  by  a  good  farming 
country.  We  confine  our  trade  to  tinware, 
stoves,  ranges  and  genefal  house  furnishings. 
There  are  a  few  lines  such  as  cheap  tinware, 
etc.,  that  are  being  sold  at  a  very  small 
margin,  but  there  is  not  much  tendency 
amongst  local  dealers  to  cut  prices.  We 
have  been  doing  a  pretty  good  spring  trade, 
and  it  has  improved  a  great  deal  lately.  We 
are  selling  a  few  ranges,  and  house  furnish- 
ings are  commencing  to  move  off.  Yes, 
collections  are  pretty  good  in  this  quarter. 
We  have  a  very  good  class  of  farmers  around 
here.  I  have  no  fear  but  that  the  coming 
season  will  be  a  good  one  for  the  trade. 

"  No,  I  do  not  think  the  profits  are  cut  as 
fine  here  as  in  some  places,"  said  F.  Blain, 
Brampton.  Toronto's  rapid  growth  has 
affected  Brampton  somewhat.  Hardware, 
however,  is  affected  least  of  any  line.  The 
cheap  railway  fares  induce  a  lot  of  our 
people  to  go  to  Toronto  on  Saturday's. 
There  is  quite  a  quantity  of  coal  oil  sold 
here,  and  a  fair  margin  is  realized  on  it.  I 
have  found  this  spring's  trade  certainly  equal 
to  last.  Speaking  of  selling  on  a  small 
margin  for  the  purpose  of  enhancing  large 
sales,  I  do  not  think  that  it  meets  with  much 
success  in  the  hardware  business.  It  is  dif- 
ferent from  the  grocery  or  dry  goods.  Our 
sales  are  limited  to  a  certain  amount  abso- 
lutely needed  by  thesurrounding  community, 
and  our  customers   buy   simply    what   they 


actually  need  and  nothing  more.  People  do 
not  buy  hardware  as  a  rule  because  it  is  a 
birgain,  and  you  cannot  induce  a  man 
to  buy  two  spades  when  he  only  wants 
one  because  you  offer  them  to  him 
somewhat  cheaper.  No,  we  have  got 
to  make  our  profits  on  the  share  of  the 
business  doing  that  comes  our  way.  We 
cannot  increase  the  demand  by  selling  at  a 
low  figure.  We  have  a  firsc  class  farming 
community  around  Brampton,  and  I  have 
found  collections  quite  up  to  the  standard. 
We  have  a  few  Patrons  of  Industry  in  the 
county,  but  no  Patron  stores.  Spring  lines 
are  moving  off  quite  briskly  with  the  excep- 
tion of  builders'  hardware,  which  is  some- 
what quiet.  There  will  be  some  building 
done  in  town,  but  the  most  will  be  in  the 
surrounding  country.  The  tariff  will  not  in 
any  way  affect  the  retail  trade,  in  my  opin- 
ion. The  reduction  on  wire,  cut  nails  and 
barbed  wire  may  be  a  little  in  our  favor." 


•  fc 
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NOT  AFFECTED  BY  THEM. 

'HERE  is  no  doubt  but  that 
Toronto  has  been  passing  through 
that  depression  that  usually  fol- 
lows a  great  boom,"  said  Mr.  Wilson,  of 
McDonald  &  Wilson,  Yonge  street.  "  How- 
ever, there  is  an  improvement  in  trade 
generally.  Speaking  of  cut  prices  and  the 
department  store  system  without  prejudice, 
in  my  opinion  there  is  but  little  to  be 
gained  by  the  public  in  general,  and  the 
laboring  classes  in  particular,  by  dealing 
with  these  stores  or  encouraging  the  sale  of 
goods  at  so  low  a  price.  To  sell  at  such  a 
low  figure  they  must  necessarily  buy  cheaply, 
and  goods  to  be  sold  cheaply  must  be  manu- 
factured at  a  low  figure.  The  manufac- 
turer's profits  are  cut  and  he  is  forced  to 
either  reduce  the  number  of  his  employees 
or  reduce  their  wages.  These  stores  employ 
less  hands,  pay  them  less  money,  and  also 
pay  less  taxes  to  the  city  than  an  aggregate 
number  of  smaller  stores  doing  the  same 
amount  of  business  would  do.  No,  I 
do  not  think  they  are  a  benefit  to  the  con- 
sumer. They  do  not  affect  us  much  ;  we 
have  built  up  a  good  business,  and  there  is 
no  reason  why  we  should  not  prosper." 
And  McDonald  &  Wilson  are  right  across 
the  street  from  the  largest  department  store 
in  Toronto. 


MECHANICAL  KNOWLEDGE. 

DO  ironmongers,  as  a  rule,  lack  mech- 
anical knowledge  ?  I  am  led  to  ask 
this  question  from  a  remark  made  to 
me  a  few  days  ago  by  a  large  cycle  manu- 
facturer, who  was  complaining  that  iron- 
mongers did  not  cultivate  the  cycle  business 
more,  instead  of  letting  the  business  pass 
into  the  hands  of  irresponsible  men.  My 
friend  attributed  their  attitude  to  the  fact 
that  they  had  no  mechanical  knowledge, 
and  he  mentioned  an  instance  of  a  cycle 
being  sent   to    an  ironmonger    to   have   a 


damaged  spoke  repaired — "a  thing,"  said 
the  manufacturer,  "  any  duffer  could  do." 
Whether  the  ironmonger  was  a  "  dufier  "  or 
not  he  did  not  do  it,  but  sent  the  machine 
on  to  the  maker,  with  the  result  that  8s.  had 
to  be  paid  for  carriage  alone.  This  iron- 
monger must  have  been  a  beginner  or  he 
would  have  called  in  some  mechanic  to  do 
the  work.  A  knowledge  of  mechanics  is  of 
immense  use  to  ironmongers,  and  many,  I 
am  glad  to  think,  possess  it.  It  is  very 
strange  ironmongershave|notembarked  more 
in  the  cycle  trade,  for  it  is  by  no  means  an 
unprofitable  one  ;  but  to  be  successtul  they 
must  have  a  good  showroom,  and  lay  them- 
selves out  to  effect  any  little  repairs  which 
a  cycle  is  apt  to  require. 


FIRST  ELECTRIC  CANAL  BOAT. 

ACCORDING  to  Electric  Power,  elec- 
tricity has  been  employed  for  pro- 
pelling the  tow  boats  on  the  Bour- 
gogne  Canal,  joining  the  rivers  Seine  and 
Soane,  in  France,  for  some  time,  and  ante- 
dates the  experiments  on  the  Erie  Canal. 
The  French  system  differs  fron  the  Am- 
erican in  that  the  motors  are  used  to  turn  a 
drum  over  which  runs  a  chain  picked  up 
from  the  bed  of  the  canal,  instead  of  directly 
turning  the  propeller.  At  each  end  of  the 
canal  are  two  water  powers  formed  by  the 
difference  in  the  level  between  the  rivers  and 
the  canal.  These  drive  two  Gramme  dyna- 
mos, and  the  current  is  sent  out  over  two 
trolley  wires  stretched  along  the  canal. 
Each  boat  has  two  six-metre  trolley  poles  of 
ordinary  street  railway  type.  The  series 
motor  on  the  boat  is  belted  to  a  system  of 
gears  operating  the  drum.  The  length  of 
the  canal  is  6,000  metres,  of  which  3,300  are 
under  ground,  and  empty  tow  boats  can 
make  the  journey  in  45  minutes,  taking  12 
amperes.  The  heaviest  lead  yet  towed  con- 
sisted of  17  boats,  carrying  1,500  tons,  and 
00k  two  hours,  the  current  consumed  being 
35  amperes.  Ordinary  loads  take  20  am- 
peres. The  regulation  of  the  current  if 
affected  by  storage  batteries,  which  also 
serve  to  take  up  the  excess,  and  the  turbines 
are  electrically  regulated  from  the  genera- 
tors. The  superiority  of  this  method  over 
steam  towage  is  already  shown  in  the  econ- 
omy obtained  both  in  expense  of  attention 
and  of  coal.  It  has  entirely  done  away  with 
the  fireman,  and  the  lockmen  look  after  the 
hydraulic  plants.  The  subterranean  part  of 
the  canal  is  lighted  by  current  taken  from 
the  trolley  line.  The  tests  made  on  the  Erie 
show  that  a  full-sized  loaded  canal  boat  was 
propelled  at  the  rate  of  2.65  miles  per  hour 
by  24  87  electrical  horse  power  against  the 
current  in  the  canal  and  a  strong  head  wind. 
In  the  opposite  direction  a  speed  of  4.24 
miles  per  hour  was  attained  with  26.21  horse 
power.  It  is  admitted  that  the  machinery 
was  not  well  adapted  for  the  purpose,  and  it 
is  estimated  that  with  more  efficient  machin- 
ery and  with  electrical  plant  for  200  canal 
boats,  distributed  over  fifty  miles  of  canal, 
working  210  days  in  a  year,  the  cost  would 
be  about  10  cents  per  boat  mile,  with  steam 
generating  plant. 


HARDWARE. 


Hints  for  Retail  Advertising. 


PUBLICITY  WRITING. 

SOME  PRACTICAL  ADVICE  ON  BUSINESS 
WRITING— THE  GOOD  ADVERTISEMENT 
AND  THE  BAD — BREVITY  THE  SOUL 
OF   SUCCESSFUL   ADVERTISING. 

NINETY-NINE  per  cei.t.    of    all   ad- 
vertisements   contain    from    two    to 
ninety-nine  times  too  many  words. 
Some  advertisers  forget   that  their  adver- 
tisements are  not  for  them,  for  all  advertise- 
ments are  exclusively  for  the  public. 

It  makes  no  odds  how  well  an  advertise- 
ment reads  to  the  advertiser.  He  is  sup- 
posed to  be  interested  in  his  own  goods  and 
to  be  particularly  impressed  with  them,  but 
the  public  cares  nothing  for  him,  and  his 
words  may  fall  as  flat  as  the  page  upon 
which  they  are  printed. 

An  advertisement  is  for  the  public,  and 
unless  the  advertiser  makes  it  so  it  is  accept- 
able to  that  public,  his  advertising  space  is 
worth  less  than  it  ought  to  be. 

Poor  advertising  has  paid,  and  always  will 
pay,  for  give  advertising  any  chance  and  it 
will  bring  return.  It  is  simply  a  question 
of  making  advertising  pay  better.  Foolish 
indeed  must  be  the  man  who  is  satisfied 
with  five  or  ten  per  cent,  profit  when  one 
percent,  of  extra  effort  will  bringhim  twenty 
or  thirty  per  cent,  profit.  If  poor  advertis- 
ing pays,  it  is  all  the  more  reason  that  good 
advert:sing  should  be  resorted  to,  that  it 
may  pay  better. 

The  proof  of  the  pudding  may  be  in  the 
eating,  so  the  proof  of  conventional  adver- 
tising may  be  in  the  return  it  brings,  but 
conventional  advertising  never  can  pay  as 
well  as  progressive  advertising. 

Because  men  put  rocks  in  one  side  of  the 
saddle  bag,  and  meal  on  the  other,  and 
brought  up  a  family,  well  fed  and  well 
clothed,  and  founded  successful  posterity, 
is  no  reason  that  the  progressive  men  of 
to-day,  who  know  better,  should  follow  an- 
cestral foolishness,  even  if  such  foolishness 
may  not  have  wrought  any  direct  damage. 

These  are  days  of  fierce  competition  when 
most  men  have  ability  and  know  how  to  use 
it,  and  he  who  would  sail  at  all  must  sail 
with  a  full  head  of  steam,  or  be  out-pointed 
in  the  race  of  business. 

During  the  last  few  years  advertising  has 
assumed  a  position  alongside  of  financial 
management,  and  is  recognized  as  being  as 
important  as  the  goods  themselves.  It  is 
being  handled  with  the  nicest  care.  Trained 
men  of  ability  are  giving  their  entire  atten- 
tion to  its  preparation.  It  has  become  a 
business,  or  rather  a  profession,  recognized 
by  every  intelligent  business  man,  on  a  par 
with  law  and  physics,  and  whether  one 
desires  it  or  not,  he  must  have  it,  for  the 
business  man  who  has  never  dabbled  in  law 
is  not  a  business  man,  and  the  business  man 


who  has  never  found  use  for  physic  is  too 
much  of  a  phenomenon  to  be  discussed,  and 
he  of  no  advertising  seldom  even  crosses  the 
tape  of  business. 

Advertising  is  necessary,  and  so  long  as 
it  is  necessary  it  must  be  used  to  its  full 
advantage. 

Great  indeed  is  the  man  who  knows 
enough  to  say  something,  and  then  stop. 
Effective  is  the  advertisement  which  makes 
one  direct  statement,  and  says  no  more. 
Where  there  are  several  statements  in  the 
same  advertisement  each  statement  is  liable 
to  counteract  the  force  of  the  others. 

If  the  public  would  only  read  a  long 
advertisement  one  could  send  it  a  dictionary 
of  his  goods,  and  expect  to  get  his  money 
back. 

One  solid  statement  will  be  read  and  di- 
gested while  ten  equally  solid  statements 
will  be  forgotten.  One  thing  at  a  time  given 
with  all  the  force  the  writer  can  command  is 
all  that  the  public  will  appreciate,  and  all 
that  the  advertiser  has  a  right  to  give  it. 

Of  course  it  must  not  be  understood  that 
descriptive  matter  need  not  follow  bold 
headings.  What  I  mean  is  that  one  direct 
headline  statement  is  to  be  followed  by  as 
brief  printed  matter  as  possible,  that  the 
reader  may  have  one  point  driven  into  him, 
and  not  driven  out  of  him  by  counteracting 
other  points.— By  Nath'l  C.  Fowler,  Jr. 


THINGS  TO  REMEMBER. 

THAT  to  find  out  what  to  buy  and  the 
best  people  to  buy  it  from,  you  must 
look  through  the  advertisement  pages 
of  Ironmongery. 

That  if  you  have  a  special  line  and  want 
people  to  know  it,  every  ironmonger  and 
hardware  merchant  in  the  country  receives 
a  copy  of  each  issue  of  Ironmongery.  Also, 
that  to  post  8,000  circulars  will  cost  you 
nearly  ,£20,  plus  cost  of  printing  and  time 
and  labor  in  addressing  them. 

That  though  you  don't  sell  coals,  every 
house  wants  coal  scuttles  :  and  fireirons  are 
handy  in  the  winter  for  use,  and  in  the  sum- 
mer for  ornament. 

That  firebricks  are  economical  to  house- 
holders, and  that  all  ironmongers  ought  to 
sell  them. 

That  if  you  don't  make  much  profit  out  of 
lamps,  the  glasses  often  break  and  want 
renewing.  Wicks  and  other  fittings  are  not 
everlasting  ;  and  if  you  don't  keep  oil,  the 
colorman  does ;  and  if  you  neglect  the 
lamp  and  oil  trade,  he  gets  3.11  the  business. 
That  you  ought  to  get  all  that  trade,  and 
can  get  it  if  you  are  smart  enough. 

That  skates  are  wanted  in  the  winter,  and 
if  you  don't  sell  them  now  you'll  have  a  lot 


of  dead  stock  through  the  succeeding 
summer. 

That  you  can  sharpen  knives  and  saws  as 
well  as  sell  them  ;  and  if  you  have  not  got  a 
repairing  shop,  and  wish  to  succeed,  you 
will  find  it  pay  you  to  start  one. 

That  if  you  haven't  got  one  there  are 
persons  not  ironmongers  who  have,  and  that 
these  smarter  people  will  need  files  and 
solder,  and  a  host  of  other  things  which  you 
ought  to  keep.  That  you  ought  to  let  them 
know  this. 

That  gas  fires  are  cosy  in  the  winter  as 
well  as  in  the  summer,  and  you  can  put 
them  in  if  you  want  the  business. 

That  if  you  don't  watch  new  tenants  enter- 
ing houses  in  your  neighborhood,  the  stores' 
man  does  ;  and  a  printed  card,  with  your 
name  and  address  on  it,  ought  to  be  sent 
once  a  year  to  every  house  in  your  district. 

That  if  you  don't  tell  people  you  are  alive, 
they  cannot  be  expected  to  know  it. 

That  attention  and  courtesy  go  a  long 
way— especially  with  lady  customers.— Ex. 
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LIGHT  AND  EFFICIENT. 

N  a  recent  issue  of  Hardware  it  was 
intimated  that  Rice  Lewis  &  Son,  Ltd., 
had  obtained  the  control  of  the  Canadian 
patent  on  Fauld's  Multi- 
plex Stone  Cutter.  We 
are  this  week  able  to 
supply  the  trade  with 
cuts  of  this  tool.  The 
Multiplex  is  unique  in  its 
construction.  It  is  made 
of  malleable  iron,  and  the 
blades  are  adjustable  and 
reversible,  resting  in  the 
handle  on  a  cushion  of 
lead.  Cut  No.  1  shows 
the  tool  with  cutter  in  slot 
ready  for  use ;  No.  2  the 
doubled  toothed  cutter, 
and  No.  3  the  reversible 
cutter  with  "drove"  edge 
out.  The  great  advan- 
tage claimed  for  the 
Multiplex  is  l-ghtness 
combined  with  greater 
efficiency  in  work  and 
relief  from  the  annoyance 
of  bad  sharpening.  It  was 
nvented  in  Scotland, 
where  it  is  said  to  be  used 
extensively;  and  if  it  has 
stood  the  test  there  it 
should  be  able  to  do  so  in 
this  or  any  other  country. 


No. 


No.   2. 


No.  3. 


The  Ontario  Natural 
Gas  Co.  struck  another 
big  well  the  other  day  on 
the  farm  of  Wm.  Fleming, 
two  miles  east  of  Kings- 
ville.  It  is  said  its  capa- 
city is  2,000,000  cubic  feet 
a  day. 


HARDWARE. 


CUT  US  -  WIRE  NAILS 


Th< 


Nails  and  the  Lowest   Prices. 


H.  S.  HOWLAND.  SONS  &  CO. 


Wholesale  Hardware, 


} 


NEW  LISTS 
ON    APPLICATION. 


No.  37  Front  Street  West,    TOFOfltO. 


[Importers,  wholesale  merchants  and  manufacturers 
should  send  any  items  intended  for  this  department  so 
that  they  may  reach  the  head  office  not  later  than  Wed- 
nesday morning.  The  editor  will  always  welcome  such 
information.] 


THE  Bessemer  medal  of  the  British  Iron 
and  Steel  Institute  is  this  year  to  be 
awarded  to  fohn  Gjers,  of  the  Ayre- 
some  Works,  Middlesbrough. 

Mr.  Carson's  new  hardware  store,  Pictou, 
N.  S.,  is  reported  doing  a  splendid  business. 

The  brass  moulders  at  the  Canadian  Gen- 
eral Electric  works,  Peterboro',  have  quit 
work,  and  the  company  are  advertising  for  a 
foreman  and  moulders  to  fill  the  vacancies. 

Have  you  tried  the  combination  method  of 
hardening  by  cooling  first  in  water  and  then 
in  oil,  keeping  the  article  long  enough  in  the 
water  for  it  to  become  hard  before  dipping  it 
in  the  oil. — Ex. 

Six  of  the  leading  steel  casting  companies 
of  the  United  States  have  formed  a  combina- 
tion known  as  the  American  Steel  Casting 
Company,  and  have  organized  under  the 
laws  of  New  Jersey,  with  a  capital  stock  of 
$4,200,000. 

New  machinery  for  the  production  of  steel 
barrels  is  being  erected  at  Barrow,  Eng. 
The  steel  sheets  which  are  used  will  be 
shaped  by  means  of  hydraulic  presses  when 
the  metal  is  hot,  and  the  half-barrels  will  be 
welded  together  by  means  of  electricity. 

The  Pall  Mall  Gazette  says  the  complete 
programme  of  the  British  Government  in 
the  expenditure  for  the  ensuing  financial 
year  of  £17,366,100  in  the  naval  establish- 
ment, as  announced  in  the  naval  estimates, 
involves  the  construction  of  thirteen  ironclad 


warships,  thirty-seven  cruisers,  sixty-lour 
torpedo  destroyers  and  six  sloops.  The  es- 
timates for  1894  exceed  those  of  1893  by 
£3,126,000. 

W.  P.  McNeil,  of  New  Glasgow,  is  at  the 
Halifax.  It  will  be  remembered  that  some 
months  ago  Mr.  McNeil's  extensive  imple- 
ment factory  was  destroyed  by  fire,  entailing 
a  loss  to  Mr.  McNeil  of  some  $10,000.  He 
kept  right  along,  however,  and  by  temporary 
arrangements  continued  the  business  with- 
out any  loss  of  time.  He  is  now  preparing 
to  rebuild  on  an  extensive  scale. — Halifax 
Chronicle. 

The  N.S.  Furnishing  Company  have  sold 
the  Baxter  building  on  the  north  side  of 
Prince  street,  purchased  a  few  years  ago  by 
A.  Stephen  &  Sons,  and  used  by  them  as 
a  store  room  and  upholstering  work  room,  to 
John  Borton  for  $4,500.  Mr.  Borton  will 
put  in  a  plate  glass  front  and  will  occupy 
part  of  the  building  with  his  plumbing  busi- 
ness, renting  the  rest.  This  building  is  op- 
posite the  Y.M.C.A.,  and  in  it  for  some  years 
R.  Baxter  carried  on  a  furniture  business. — 
Halifax  Chronicle. 

A  report  was  current  on  the  streets  yester- 
day to  the  effect  that  the  Massey-Harris  Co. 
had  made  a  general  reduction  in  their  staff 
and  salaries.  A  Free  Press  reporter  called 
on  T.  J.  McBride,  manager  of  the  company, 
in  the  afternoon  and  received  the  following 
statement  from  him  :  "  From  various  causes 
which  we  are  not  prepared  to  discuss  at 
present,  we  have  decided  to  cut  down  our 
staff  both  in  Winnipeg  and  the  country,  and 
also  to  make  a  general  reduction  of  wages." — 
Winnipeg  Free  Press. 

Since  the  discovery  several  weeks  ago  of 
the  presence  of  petroleum  in  a  well  of  drink- 
ing water  in  Somerset,  England,  experiments 
have  been  made  in  the  region,  and  the  re- 
sults show  the  existence  of  oil  in  many 
places  in  the  district.     Boring   is  still  pro- 


ceeding, and  the  experts  think  oil  will  be 
found  there  in  abundance.  If  this  is  so,  it 
will  be  a  boon  to  the  poor.  British  oil,  now 
made  from  shale,  cannot  be  produced  as 
cheaply  as  oil  made  from  liquid  petroleum, 
hence  a  large  proportion  of  Great  Britain's 
burning-oil  supply  comes  from  the  United 
States.  Canada  has  not  exported  much 
coal  oil  in  recent  vears. 


HANDY  FOR  THE  KITCHEN. 

WE    herewith    give  an    illustration  of 
"  The  Kitchen  "  hand-power  emery 
grinder  for   which    H.  S.  Howland, 
Sons  &  Co.,  Toronto,  are  having  a  good  de- 


mand. This  little  machine  is  an  improve- 
ment on  the  ordinary  hand  grinder  because 
it  develops  a  much  higher  rate  of  speed.  As 
its  name  denotes,  it  is  specially  intended  for 
an  ordinary  kitchen,  for  knives,  etc. 


HARDWARE 


WATCH  CASH  DISCOUNTS. 

KEEP  your  cash  discount  well  to  the 
front,  advises  an  exchange,  advertise 
it  thoroughly,  put  a  notice  in  your 
window,  have  it  printed  on  your  bill  heads 
and  labels — in  fact,  give  it  a  widespread 
publication,  always  keeping  it  well  before 
your  customer.  One  cannot  ask  directly  for 
the  cash  as  soon  as  the  goods  are  selected, 
for  some  offence  may  be  taken,  and  possibly 
your  customer  lost  ;  but  carefully  point  out 
the  special  cash  discount  given,  and  then, 
if  a  sensible  man,  he  sees  the  advantage 
gained,  and  consequently  he  "  pays  up." 
There  are  customers  who  necessarily  run  a 
monthly  or  quarterly  account,  and  for  such, 
of  course,  you  adopt  the  usual  terms.  Give 
strict  attention  to  all  such  accounts,  takinsy 
care  to  see  they  are  paid  when  due.  Of 
course,  accounts  should  be  rendered  to  the 
day,  not  kept  a  week  behind  time.  If  so, 
naturally  the  cash  will  be  ;  and,  on  the  other 
hand,  it  gives  your  customers  a  bad  impres- 
sion, appearing  a  matter  of  little  importance 
as  long  as  the  account  is  sent  in  some  time. 


ORIGIN    OF    WIRE    ROPE    POWER 
TRANSMISSION. 

THOUGH  wire-rope  power  transmis- 
sion is  now  common  enough,  its  best- 
known  application  being  found  in  the 
many  cable  street  railroads,  the  origin  of 
the  system  is  less  familiar.  Engineering 
text-books  generally  state  simply  that  the 
invention  of  telodynamic  transmission,  as  it 
is  preferably  termed  by  them,  is  due  to  C 
F.  Him. 

In  1850,  it  appears,  there  were  some  large 
factories  at  Logelbach,  near  Colmar,  in 
Alsace,  which  had  been  standing  idle  since 
1841.  It  was  a  question  of  starting  these 
again  as  factories  for  weaving,  but  there 
was  only  one  steam  engine,  and  the  build- 
ings were  scattered  at  considerable  distances. 
It  occurred  to  Him  to  drive  one  of  the  fac- 
tories, at  a  distance  of  about  260  feet  from 
the  steam  engine,  by  a  steel  band,  used  like 
an  ordinary  machine  belt,  on  wood  pulleys, 
about  6%.  feet  in  diameter,  and  making  120 
revolutions  per  minute.  This  band  was 
about  iyi  inches  wide,  and  124  inches  thick, 
and  was  used  for  eighteen  months,  trans- 
mitting 1 2 -horse  power. 

Then  an  English  engineer,  Mr.  Tregoning, 
suggested  the  use  of  a  wire-rope  cable.  A 
cable  X  mcn  m  diameter  was  procured  and 
replaced  the  steel  plate  in  1852  The  same 
pulleys  were  used,  with  a  groove  turned  in 
the  rim  l/i  inch  deep.  That  cable  worked 
for  years,  the  pulleys,  however,  being  re- 
placed by  iron  ones.  A  second  transmis- 
sion, to  a  distance  of  nearly  800  feet,  was 
soon  erected,  with  pulleys  10  feet  in  diameter, 
with  a  cable  %  inch  in  diameter,  running  at 
a  speed  of  about  50  feet  per  second,  and 
transmitting  40-horse  power.  Supporting 
pulleys  were  used  at  the  half-distance. 

These    transmissions   are    still    working. 


Him  confessed  that  his  chief  difficulty  at 
first  was  the  construction  of  the  pulleys. 
It  was  not  till  he  adopted  a  pulley  with  a 
dove-tailed  groove,  filled  with  gutta  percha, 
that  he  felt  the  problem  of  wire-rope  trans- 
mission to  be  solved.  With  these  pulleys 
neither  the  pulley  nor  the  cable  suffered 
excessive  wear. — Cassier's  Magazine. 


REMOVING  METAL  FROM  THE  EYE. 

THE  use  of  the  electro-magnet  for  the 
removal  of  particles  of  iron  or  steel 
from  the  eye  is  becoming  general,  and 
an  oval  electrode  has  been  devised  by  Dr. 
Knapp  for  this  purpose,  says  Age  of  Steel. 
The  use  of  a  magnet  immediately  after  an 
injury,  where  a  chip  of  iron  or  steel  has  pene- 
trated the  interor  of  the  eye  always  gives 
far  more  favorable  results  as  to  vision  than 
when  used  later.  Many  cases  are  on  record 
where  large  particles  have  been  removed 
from  the  interior  of  the  eye  by  the  magnet, 
with  a  hardly  appreciable  impairment  of  the 
vision.  Dr.  Knapp  recommends  that  in 
large  injuries  of  the  eye,  where  the  presence 
of  a  piece  of  iron  or  steel  within  the  eye  is 
suspected,  the  physician  should  not  hesitate 
to  insert  a  magnet,  as  inflammation  and  loss 
of  the  eye  will  ensue  if  the  foreign  substance 
be  allowed  to  remain.  If,  however,  the  in- 
jury shows  but  a  vety  small  opening  through 
the  eyeball,  the  intruding  substance  should 
first  be  located  with  the  opthalmoscope,  then 
the  wound  through  the  eyeball  should  be 
carefully  enlarged,  and  the  magnet  inserted 
as  close  to  the  particle  as  possible.  In  this 
way,  by  cautious  manipulation,  the  substance 
may  often  be  removed  with  but  little  subse- 
quent inflammation. 


ZINCING  STEEL   BY  ELECTRICITY. 

FOR  a  long  time  the  use  of  steel  in  many 
branches  of  industry,  says  a  contem- 
porary, was  limited  in  consequence  of 
its  tendency  to  corrosion,  but  this  material 
is  so  rapidly  taking  the  place  of  iron  for  all 
kinds  of  constructional  work,  and  is  so 
largely  employed  in  ship  building,  that  the 
necessity  of  providing  some  means  of  mak 
ing  it  proof  against  the  oxidizing  influence  of 
air  and  water  has  become  imperative.  Such 
a  means  is  at  hand  in  a  new  electro-zincing 
process.  Hitherto  the  zincing  process  has 
been  both  expensive  and  wasteful  and  diffi- 
cult to  manage.  Articles  were  dipped  in  a 
bath  of  molten  zinc,  the  zinc  iron  alloy,  or 
dross  of  which  often  amounted  to  over  25 
per  cent,  of  the  whole  quantity  of  zinc  used. 
This  added  considerable  to  the  cost  of  gal- 
vanizing, and  the  large  quantity  of  zinc, 
usually  some  15  or  20  tons,  which  had  con- 
stantly to  be  kept  in  a  molten  condition, 
entailed  a  heavy  expenditure  of  fuel.  The 
question  of  temperature  has  always  been  a 
source  of  serious  trouble  in  galvanizing 
baths.  Much  money  has  been  spent  in  the 
attempt  to  substitute  ordinary  electro  zinc 
plating  for  galvanizing,  but  the  experiments 


have  not  been  successful,  as  the  process  was 
found  to  be  too  slow  and  costly,  and  the  zinc 
coating  deposited  porous,  the  result  being 
that  the  acid  solution  retained  in  the  zinc 
deposit  set  up  a  galvanic  action,  which  de- 
stroyed the  protective  coating,  and  there  was 
great  difficulty  in  coating  articles  of  irregular 
shape.  It  is  said  that  all  these  troubles 
are  now  at  an  end.  By  the  electro-zincing 
process  plates  18  feet  long  can  be  coated  with 
ease,  certainty,  and  the  maximum  adhesive- 
ness. The  articles  are  at  first  pickled,  then 
passed  through  a  washing  tank,  and  after- 
ward removed  to  the  plating  bath  by  means 
of  an  overhead  trolley  running  on  reels.  An 
electric  current  is  passed  through  the  pick- 
ling bath  so  as  to  quicken  the  process,  retain 
a  smooth  surface,  and  prevent  any  reduction 
in  tensile  strength.  The  process  is  very 
much  cheaper  than  hot  galvanizing,  being 
about  one-half  in  the  case  of  plates,  and, 
from  the  reduction  in  temperature,  there  is 
no  distorting  or  warping  of  articles  of  small 
section. 


MALLEABLE  VS.  WROUGHT  IRON. 

SUBSTITUTION  of  malleable  for 
wrought  iron  in  most  of  the  hardware 
industries  of  the  Black  Country  is,  says 
Hardware,  rapidly  extending,with  the  results 
of  rendering  obsolete  many  of  the  old  handi- 
crafts of  the  district.  Bits,  stirrups,  and 
spurs  at  Walsall,  with  their  brilliant  surface 
of  nickel-plate,  look  as  well  in  malleable  as 
in  wrought  iron,  and  it  is  claimed  that  they 
answer  the  purpose  just  as  well.  Cast  keys 
and  bolts  in  the  lock  trade  of  Willenhall 
have  practically  ousted  the  old  wrought 
articles.  These  and  many  other  instances 
which  might  be  cited  help  to  explain  why 
just  now  malleable  iron-founding  is  one  of 
the  most  thriving  and  progressive  of  Black 
Country  industries,  and  with  the  new  and 
economic  modes  of  production  brought  about 
within  the  last  few  years,  the  price  of  mal- 
leable castings  has  been  wonderfully  re- 
duced. 


A  tiny  electric  light  fastened  to  the  end  of 
a  pencil  is  a  recent  invention  to  enable  re- 
porters to  make  notes  in  darkness,  and  find 
the  keyhole  when  they  reach  home. 

THE   CONSOLIDATED 

PLATE  GLASS 

COMPANY  OF  CANADA  (Limited) 


HEAD  OFFICE 


73  and  75  Wellington  Street  West,  TORONTO 
BRANCHES: 

MONTREAL,  LONDON.  OTTAWA 

338  St.  Paul  St. 
Frank  3.  Phillips,  Toronto,   President. 

Wm.  K.  Hobbs,  London,  1  Vice-Presidents 

Alex.  Ramsay,  Montreal,       /  vice-l  residents 

Correspondence  Solicited.  Estimates  Gtivoc 

Special  Discount  to  the  Trade. 
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ROTHERHITHE,  LONDON,  ENG. 
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*        B.  B.        u  Celebrated  ^        B.  B. 

GENUINE  Brand  NO.  ONE 

WHITE  LEAD      B.  B.      WHITE  LEAD 


S> 
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Star  Cycle  Works 


Wolverhampton,  England. 


White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


For  samples  and  information  apply  to 


HENDERSON  &  POTTS 


Nova  Scotia  Paint  Works, 


Halifax,  N.S. 


CYCLE    RACK    PATENTS   APPLIED   FOR. 

FOR  the  season  of  1S94  th'ese  celebrated  Cycles  will,  for  the  first  time,  be  obtain- 
able in  Canada.  Hitherto  the  entire  output  of  our  extensive  works  has  been 
taken  by  the  English  home  trade.  Large  additions  to  the  works  and  plant 
have  greatly  increased  our  facilities,  and  we  are  now  ready  to  supply  the  Canadian 
demand.  Due  consideration  has  been  given  to  the  importance  of  minimum  weight, 
but  we  are  not  prepared  to  risk  our  reputation  for  RELIABILITY  by  committing 
ourselves  to  an  extreme  course. 

We  have  adopted  a  larger  diameter  and  lighter  gauge  of  tubing  in  the  construction 
of  our  Frames  and  Handle  Bars,  improved  and  detachable  Brake-work,  further 
improvements  in  Ball  Head  and  Handle  Bar  adjustments,  Dust-Proof  Crank  Bracket 
and  Hubs,  a  narrow  Tread  in  conjunction  with  improved  Pedal  Attachment  and 
dished  Chain  Wheel,  special  patterns  in  Tubular  Seat  Pillar,  Foot  Rest,  Step,  Brake 
and  Steering  Lock;  all  chains  will  have  Hardened  Links  and  be  of  a  higher  class 
than  heretofore  ;  a  neater  and  more  effective  Chain  Adjustment  ;  Chain  Wheels 
specially  milled  to  secure  free  running  ;  Nuts  reduced  to  a  minimum  of  sizes,  with 
Box-Spanner  to  fit  same,  parts  interchangeable,  high  standard  of  finish  throughout. 

A.   A.   ALLAN   &   CO. 

51   Bay  Street.  Canadian  Agents,  TORONTO. 


A.  ALLAN,  Pres. 


J.  O.  GRAVEL,  Sec.-Treas. 
F.  SCHOLES,  Man.  Director. 


THE  CANADIAN  RUBBER  (O'V 

Of  Montreal  and  Toronto. 
CAPITAL,       -       -       $2,000,000. 


MANUFACTURERS  OF 


LET  US  QUOTE  YOU 

CASTOR  OIL 


Toronto  Lead  &  Color  Co. 

LIMITED. 


i^^^^^^^^'^^yi^m^^^^&^j^i^/ 


First  Quality  Rubber 
Boots  and  Shoes,  Supe- 
rior Quality  Rubber  Belt- 
ings, including  The  For- 
Syth  (Boston  Belting  Co.) 
Seamless  Rubber  Belt- 
ing. For  which  we  are  Sole 
Agents  and   Manufacturers  in  Canada. 

We  hold  the  P  atent  and  Right  to  Manufacture 
in  Canada. 

THE  PATENT  PROCESS  SEAMLESS  TUBE  HOSE 

We  Make  all  Our  Hose  by  this  Process. 

ASK  THEMERGHftNT  YOU  DEAL  WITH  FOR  II  AND  TAKE  NO  OTHER. 

Rubber  Packings,  Valves,  Gaskets,  etc. 


Head  Office  and  Factory,  Montreal.  J.  J.  McGILL,   Man. 

WESTERN    BRANCH  : 

Cor.  Front  and  Yonge  Streets,  TORONTO. 
J.   H.  WALKER,  Manager. 
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HARDWARE 


„  DROP  IN    OIL   AND   TURPENTINE. 

FOR  the  second  time  since  the  changes 
were  made  in  the  tariff,  there  has  been 
a  decline  in  the  price  of  both  turpen- 
tine and  limeed  oil. 

The  changes  took  place  Wednesday. 
Turpentine  is  now  quoted  at  46c.  Toronto, 
Hamilton,  London  and  Guelph,  with  2c. 
added  for  delivery  at  outside  points,  and 
linseed  oil  54j^c.  for  raw  and  57>£c.  for 
builed. 

While,  however,  the  market  here  is  lower 
on  turpentine,  prices  in  the  South,  from 
whence  we  get  our  supplies,  are  advancing. 
And  the  reason  thereof  is  reposed  in  the 
fact  that  the  naval  store  factors  in  Georgia 
have  formed  a  combination. 

Advices  from  Savannah,  Ga.,  received  by 
a  Toronto  house,  state  that  the  organization 
is  a  powerful  one.  Every  member  is  bound 
by  an  agreement  and  a  money  forfeit,  and 
stands  pledged  not  to  sell  spirits  turpentine 
for  at  least  six  months  at  less  than  a  certain 
price. 

"  That  these  men  can  carry  the  goods  for 
six  months  there  is  no  doubt,"  writes  the 
correspondent  of  the  Toronto  house  in  ques- 
tion, "since  they  control  over  $1,500,000, 
and  I  believe  they  will  stand  by  the  agree- 
ment. Therefore  as  soon  as  the  spring  de- 
mand opens  prices  must  advance,  and  in  my 
opinion  spirits  turpentine  is  now  at  its  lowest 
point." 

A  Toronto  house  that  telegraphed  to  Sav- 
annah for  quotations  this  week  received  the 
following  message  in  reply  :  "S  ocks  light  ; 
market  advancing ;  will  quote  later." 


BIG  DECLINE  IN  WRINGERS. 

THE  association   controlling  the  manu- 
facture of  wringers  has   become  de- 
moralized ;  and  there   has  been  a  big 
drop  in  prices  in  consequence. 

The  price  of  the  "  Royal  Canadian  "  is  now 
down  to  $29  per  dozen,  a  decline  of  $7,  with 
the  usual  terms  of  four  months  or  five  per 
cent.  off. 

The  change  in  the  tariff  is  the  direct  cause 
of  the  drop.  Under  the  old  tariff  the  duty 
was  $1  each  and  30  per  cent.;  under  the  new 
it  is  25c.  each  and  20  per  cent. 


A  FOUNDRY  BURNED. 

On  Wednesday  evening  the  machine  shop 
of  John  Inglis  &  Son,  Strachan  avenue,  To- 
ronto, was  badly  damaged  by  fire.  The  fire 
is  supposed  to  have  started  in  the  cupola  of 
the  casting  shop,  and  the  damage  done  was 
so  general  that  it  has  been  yet  impossible  to 
estimate  the  loss.  It  may  amount  to  $5,000. 
The  total  insurance  on  the  building  is  about 
$i<;,ooo,  so  the  loss  will  be  fully  covered. 


HORSESHOE  NAIL  MEN  ORGANIZE. 

HORSESHOE  nails  have  been  one  of 
the  few  staple  articles  in  the  hard- 
ware trade  which  have  not  heretofore 
been  controlled  by  an  association.  But  it 
will  be  so  no  longer,  the  manufacturers  hav- 
ing met  a  few  days  ago  and  formed  them- 
selves into  an  organization. 

The  first  fruit  of  the  formation  of  the  as- 
sociation is  an  advance  of  about  20  per  cent, 
in  prices,  the  discount  on  "  C  "  being  60  per 
cent.,  and  on  "  B  B  "  and  "  M  "  60  and  2^ 
per  cent. 

The  advance  was  unexpected,  and  caught 
the  jobbers  with  light  stocks  on  hand  to  fill 
orders  booked. 

"The  horseshoe  nail  makers  have  not 
been  making  any  money,"  said  a  jobber, 
"  but  I  suppose  they  will  now  have  an  oppor- 
tunity of  doing  so." 


A   PLUMBER   KILLED. 

D.  W.  Kinghorn,  plumber,  97  Church 
street,  Toronto,  was  thrown  from  the  plat- 
form of  a  trolley  car  and  instantly  killed  on 
Thursday,  5th.  The  car  was  turning  the 
curve  at  the  corner  of  King  street  and  Wil- 
son avenue,  and  when  the  car  swerved  Mr. 
Kinghorn  was  pitched  off,  falling  between 
the  motor  and  the  trailer,  the  wheels  of  the 
latter  passing  over  the  lower  part  of  his  head 
and  neck.  The  deceased,  who  was  well 
known  and  respected,  was  about  45  years  old, 
and  leaves  a  widow  and  five  children,  the 
oldest  being  about  15  years  of  age. 


MAKING  WHITE  LEAD. 

JV.  Walton,  of  Bollihope  Lead  Works, 
near  D  Arlington,  has  recently,  ac- 
•  cording  to  an  English  paper,  taken 
out  two  patents  which  are  intended  to 
counteract,  if  possible,  the  ill  effects  which 
frequently  overtake  people  employed  in  the 
manufacture  of  white  lead.  The  object  of 
the  patents  is  to  dispense  with  the  direct 
handling  of  the  lead  from  first  to  last  by 
workers  of  the  Dutch  process.  This  is 
effected  by  what  the  inventor  calls  "  the 
tray  system,"  which  may  be  applied  both  to 
the  "  stack,"  where  the  blue  lead  is  con- 
verted into  the  carbonate  of  lead,  and  in  the 
"  stove,"  where  the  ground  white  lead  is 
dried.  As  it  is  in  the  "stove"  and  in  the 
subsequent  packing  into  casks  of  the  dry 
white  lead  where  the  most  poisonous 
effects  are  experienced,  a  brief  des- 
cription of  the  proposed  new  method  may 
be  of  interest.  The  lead  is  transferred  from 
the  pots  in  the  "  stack,"  in  which  it  has 
been  converted  into  carbonate,  by  means 
of  suitable  tools,  which  avoid  the  direct 
handling  of  the  lead,  to  boxes  held  in 
position  on  what  are  termed  tipping 
trays.     These  are   placed   on  trucks,  which 


run  into  the  grinding  shed,  where  the  boxes 
are  unloaded  by  "  tipping "    into  a  hopper 
which  feeds  the  grinding  rolls.  Each  tipping 
tray  is  of  a  size   to  accommodate  twelve  or 
any  other   suitable   number  of  boxes,  which 
are  clamped  by  crossbars  or  other  means  to 
keep  them  in  position  when  the  tray  is  tipped 
or  inverted.     The  shed  is  built  as  nearly  air 
tight  as  possible,  is  lighted  from   the  sides 
and  top,  and  has  connected  with  its   upper 
part  an  exhaust  outlet  to  a  fan,  which  draws 
off  any  dust  that  may  arise  in  the  operation 
of  tipping, and  leaves  the  atmosphere  brea'.h- 
ed  by  the  workers   untainted.     The  tipping 
is  effected  by  causing  the  tray  carrying  the 
boxes   to   pivot   upon  a  suitably  supported 
horizontal  axis  at  its  front,  and  raising  it  off 
the  truck  by  means  of  chain  or   other  tackle 
attached  to  its  rear — or  otherwise  applied  to 
tilt  it — until  it  is  inverted  over  the  inclined 
mouth  of  the  receiving  hopper.      Water  is 
sprayed  upon  the  white  lead  as  it  is  delivered 
to  the  hopper  to  prevent  as  far  as  possib'e 
the    escape     of    dust,    and     to     assist     in 
conveying  the  white  lead    to    the  grinding 
rolls.       The    ground    white    lead    is     then 
filled    into    earthenware    or    copper    pans, 
secured  on   trays,  and  transported    to    the 
drying  stove.     This  is  a  shed  with  pairs  of 
supporting  ledges  arranged  in   superposed 
tiers  to  receive  the  trays.  These  ledges  may 
be  fixed  to  the  side  walls  of  the  shed  and  to 
intermediate  posts,  and   two  or  more  series 
of  tiers  can  be   arranged  side  by  side.     Be- 
neath each  series  is  a  tramway,  upon  which 
run  wagons  for  depositing  the  trays  on  re- 
moving  them   from    the  ledges.     For  this 
purpose  each  wagon  is   provided    with  an 
elevating  table  capable  of  being   raised  or 
lowered  by  a  central  screw,  and  in  this  way 
several  tiers  of  ledges   are   brought  within 
range  of  one  wagon,  several  wagons  of  dif- 
ferent heights  being    used.     The  loading  of 
the  drying  stove  is  commenced  by  first  rais- 
ing the  elevating  table,   so  that   the  tray  is 
just  above  the   level  of  the  uppermost   pair 
of  ledges,    then  running  the  wagon  into  the 
stove,  lowering  the  table   so  that   the   tray 
rests  on  the   ledges,  and  then  running  the 
empty  wagon  out.     The  operations  are  then 
repeated   for  placing    trays   on  the    ledges 
next    below,  and  so   on    in  succession.     A 
turn  table  is  provided    opposite    each    en- 
trance   to    the    stove  and   sidings    for  the 
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wagons  not  in  use.  The  stove  is  divided 
in  two  stories,  similarly  arranged  and 
worked,  the  trays  being  raised  by  a  crane 
to  the  wagons  running  on  the  tramways 
of  the  upper  story.  When  the  drying 
is  completed  the  trays  are  removed 
by  running  the  wagons  under  them,  and 
lifting  them  off  the  ledges,  beginning,  of 
course,  with  the  lower  tiers.  The  trays  are 
then  transported  to  the  packing  shed.  This, 
like  the  one  before  described,  is  closed  on 
the  four  sides,  lighted  from  the  top  and 
sides,  and  provided  with  an  exhaust  by 
which  dust  particles  are  drawn  off  into  a 
receiver.  A  tipping  arrangement  similar  to 
that  already  described  is  provided,  by  which 
the  trays  are  tipped  so  as  to  discharge  the 
contents  ot  the  basins  into  a  hopper.  This 
hopper  has  a  regulating  slide,  operated  from 
the  outside,  by  which  the  flow  of  the  white 
lead  into  the  casks  placed  to  receive  it  is 
controlled.  The  empty  and  loaded  casks 
are  passed  in  and  out  of  the  sheds  on  trucks, 
and  the  cask  while  being  filled  is  lifted  by 
counter-weighted  suspension  gear,  to  which 
a  tremulous  motion  is  continuously  imparted 
by  a  revolving  c*m  shaft,  to  press  the  lead 
tightly  into  the  cask.  The  suspension  gear 
may  consist  of  counter-weighted  lever  arms, 
carried  by  a  sling  attached  to  an  overhead 
lever,  upon  which  the  cam  acts,  the  arms 
being  adapted  to  take  under  the  bottom  of 
the  cask,  and  being  so  guided  that  they  may 
be  readily  engaged  or  disengaged  as  re- 
quired. The  cask  when  filled  is  deposited 
on  its  truck,  drawn  out  of  the  shed,  and 
passed  to  the  cooper  to  be  headed  up. 


THE  CYCLE  MAN  ON  THE  ROAD. 

THE  cheap  man  is  traveling  on  the  road 
selling  bicycles,  just  as  he  is  traveling 
and  selling  soap,  baking  powder, 
notions,  dry  goods  or  clothing,  and  his  cheap- 
ness is  just  as  often  proved  dearness  as  is  the 
salesman  for  other  lines. 

In  the  present  instance  the  traveling  man 
was  new  ;  not  only  new,  but  unlearned  in  the 
material  and  construction  of  a  bicycle.  He 
had  been  a  good  rider,  was  a  "good  fellow," 
a  member  of  "the  push,"  knew  what  wheel 
suited  his  eye  as  to  proportions,  finish  and 
lines,  but  he  had  never  followed  a  piece  of 
tubing  through  the  factory  from  the  receiv- 
ing door  to  the  retail  room,  and  he  was  an 
easy  target  for  the  veteran  and  well  posted 
agent  he  called  upon. 

"  What  gauge  of  tubing  have  you  in  your 
wheel  ?"  said  the  agent,  for  a  starter. 

"  What  gauge  ?" 

"  Yes,  what  gauge  ?" 

"  Why,  the  regular  gauge,  of  course,"  said 
the  salesman. 

"  Well,  which  gauge,  eighteen,  twenty  or 
twenty-two  ?" 

"  Eighteen,  I  think." 

"  What  gauge  tubing  in  the  rear  fork  ?" 

"  Same  gauge." 

"  Are  you  sure  it  isn't  a  twenty  ?" 

"  It  may  be." 


"  What  size  balls  do  you  use  in  the  crank 
hanger?" 

"  Oh,  we  use  just  the  regular  size,  same  as 
other  people  do." 

"How  about  the  hubs?" 

Then  the  agent  picked  up  a  grain  of  as- 
sertion and  averred  that  their  hubs  were  not 
the  common  cast-iron  or  "  pot-metal "  affairs 
used  in  cheap  skates  or  Christmas  hatchets, 
but  were  of  chilled  steel,  chilled  to  a  polar 
degree  by  a  chemical  process  known  only  to 
the  foreman  of  their  machine  shop  and  an 
ice  company  somewhere. 

"  How  many  balls  in  your  head — the  head 
of  your  bicycle?"  said  the  agent. 

"  Oh,  the  regular  number,"  said  the  sales- 
man. 

Then  the  salesman  made  another  strike 
for  supremacy  and  said  :  "  Now,  look  there 
at  that — or  that — ,"  directing  attention  to 
two  wheels  of  a  make  different  from  his  own, 
and  which  the  agent  had  been  selling  on  a 
pleasant  fiction  of  his  own,  that  they  were  as 
good  as  any  made.  "  They  are  made  up  of 
all  parts  of  malleable  iron,  with  the  com- 
monest kind  of  brass  brazing  by  ordinary 
forge  fire  heat.  We  use  nothing  but  drop 
forgings  in  our  crank  hangers  and  fork 
crowns,  and  only  the  finest  quality  of  tool 
steel  in  our  bearing  cases.  In  preparing  the 
material  of  our  bearings  and  bearing  cases, 
we  use  a  steel  which  is  hardened  completely 
to  its  centre  by  a  chemical  process  peculiar 
to  ourselves." 

"How  about  your  spokes?"  asked  the 
agent. 

"  They  are  the  regular  gauge." 

"  And  the  wheel  base  ?" 

"  Oh,  that's  all  right." 

"Well,  what  is  your  wheel  base?  Is  it 
forty-three  or  forty-four  inches,  and  if  not, 
what  is  its  length  ?" 

"  Well,  I  think  it  is  forty-two  inches  ;  at 
any  rate,  it  is  the  regular  length." 

Then  the  agent  took  his  innings  and  gave 
the  salesman  some  pertinent  advice.  Said 
he:  "My  cycle  friend, you  seem  to  be  able  to 
vivisect  and  critically  display  the  faults  of  all 
the  wheels  not  your  own,  in  an  attempt  to 
establish  the  superiority  of  your  make  of 
wheel.  Let  me  advise  you  that  you  know 
precious  little  about  the  wheels  you  deride, 
and  less  about  the  one  you  so  lamentably 
represent." 

"The  wheel  you  sell  has  No.  16  gauge 
tubing  in  the  lower  frame  brace,  No.  18  in 
the  upper  and  No.  20  in  the  rear  fork  pieces. 
The  balls  in  the  crank  bearing  are  five- 
sixteenths  of  an  inch,  the  head  measures  nine 
and  one-half  inches  from  the  upper  to  the 

lower    bearing,   the   tubing    is   of  the 

brand,  cold  drawn  ;  the  spokes  are  No.  16 
wire  gauge,  and  the  bearing  cases  are  not 
hardened  by  any  ridiculous  chemical  process 
but  by  the  tempering  process,  where  vdur 
term  'regular'  would  fit  very  well.  Now, 
go  bick  to  the  factory  and  start  again." 

Cycle   salesmen   and  traveling  agent  in- 
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This  is  a  sample  of  unsolicited  testi- 
monials our  ne#  Patent  Cheese  Factory 
Can  Bottom  is  bringing  forth.  Orders 
promptly   filled. 


THOS.  DAVIDSON  &  CO. 


MONTREAL. 


spectors  have  many  strange  experiences  re- 
corded in  their  note  books. 

Those  who  look  upon  cycle  salesmen  — 
that  is,  successful  ones— must  not  make  the 
error  of  associating  the  idea  of  sport  with 
the  salesman's  duties  simply  because  his 
goods  are  used  largely  for  sport.  His  life 
becomes  as  commonplace  and  his  hardships 
as  real  as  those  of  the  drummar  who  has 
grown  armor-platea  with  the  results  of  re- 
buffs, poor  hotels,  late  trains,  washouts, 
blizzards  and  poor  trade. — Carriage  Journal. 
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MONTREAL   MARKETS. 

Montreal,  April  13,  1894. 

HARDWARE. 

THE  tariff  uncertainty  is  still  a  ruling 
(actor,  so  that  aside  from  a  fairly  good 
movement  in  some  lines  not  affected 
the  week  has  been  a  quiet  one.  The  cut 
nail  market  and  its  unsettled  position  owing 
to  very  low  offers  being  made  is  one  of  the 
more  interesting  features  of  the  week.  With 
the  resumption  of  water  communication  and 
the  final  passage  of  the  tariff,  business  is  ex- 
pected to  increase  in  volume. 

Wire — The  wire  market  does  not  reflect 
much  life.  A  moderate  quantity  of  barbed 
and  certain  guagesof  smooth  wire  for.fencing 
purposes  have  been  moving  during  the  week. 

Rope — Business  in  rope  is  of  moderate 
volume,  fair  sized  lots  both  of  si=al  and  man- 
ilia  moving  out.  We  quote  :  Sisal,  7^c.  for 
7-16  and  upward,  and  8c.  for  smaller  sizes  ; 
pure  manilla,  10c.  for  7-16  and  \o%q.  for 
smaller  sizes  ;  deep  sea  line,  14c. 

Cutlery — There  is  still  a  fair  demand 
for  assorted  parcels  of  cutlery  both  in  table 
and  pocket  cutlery.  On  the  former,  sellers 
are  asking  an  advance  this  week  consequent 
upon  the  change  in  the  duties. 

Nails — The  nail  market  continues  un- 
settled in  consequence  of  the  low  offers  on 
cut  nails  to  which  we  referred  last  week. 
The  nominal  basis  for  ordinary  business  is 
$1  90,  but  this  it  is  claimedhasbeen  cut  on  to 
the  extent  of  10c.  by  western  makers.  The 
fact  does  not  appear  to  have  led  to  any  gen- 
eral increase  in  the  volume  of  business,  for 
buyers  are  confused  and  don't  know  what 
to  do.  In  wire  nails  the  recent  decline  has 
led  to  some  orders,  but  not  to  any  great 
extent. 

Horseshoes — There  is  only  a  small 
movement  to  note. 


Bolts,  Nuts,  Etc.— A  good  sortmg-up 
trade  has  been  passing  in  bolts,  nuts  and 
copper  rivets  and  burrs. 

Green  Wire  Cloth— The  movement 
in  this  material  has  continued  fair,  the  vol- 
ume of  trade  being  fully  equal  to  that  of  last 
week. 

Chain — There  is  a  fair  demand  for  trace 
and  coil  chains,  which  move  well  in  small 
lots. 

Tacks — There  has  been  some  slight  im- 
provement in  tacks,  but  hardly  sufficient  to 
be  appreciable. 

Ware — Both  common  iron  and  enamel- 
led and  agate  ware  continue  in  good  de- 
mand. 

Sporting  Goods— Have  been  rather 
quieter,  only  a  few  small  orders  for  guns 
coming  in. 

Tools — Carpenters'  tools  are  in  fair  de- 
mand, and  there  has  been  more  doing  in 
spades,  shovels,  and  other  lines  on  country 
account. 

Builders'  Supplies — Rather  more  busi- 
ness is  to  note  in  roofing  paper  and  other 
lines  of  building  supplies. 

Plumbing  Supplies— There  is  no  special 
activity  to  note  in  this  branch,  though  a  few 
more  orders  are  coming  in  this  week  than 
last. 

Naval  Stores — The  naval  store  market 
continues  quiet  and  prices  are  unchanged 
at  last  week's  level.  We  quote  as  follows  : 
Turpentine,  48  to  49c;  resins,  $2.50  to  $5, 
as  to  brand;  coal  tar,  $325  to  $3.75  ;  cotton 
waste,  5  to  7c.  for  colored,  and  7  to  10c.  for 
white;  oakum,  J^  to  7>£c. ;  and  cotton 
oakum,  10  to  12c. 

METALS. 

The  motal  market  remains  quiet,  as  in 
most  lines,  as  noted  last  week.  There  is  a 
fair  quantity  of  material  due  to  arrive  by 


the  first  steamer,  and  importers  evidently 
think  it  is  sufficient  for  the  time  being,  for 
they  are  not  doing  any  business  in  this  con- 
nection just  now.  In  bar  iron  prices  con- 
tinue unsettled,  as  we  noted  in  our  last,  and 
cutttng  is  spoken  of,  while  it  is  claimed  that 
considerable  quantities  of  American  bar  iron 
are  being  placed  at  Western  Ontario  points. 
The  only  other  changes  are  in  copper,  which 
is  lower,  and  spelter,  which  has  recorded 
another  advance  of  25c.  on  spot. 

Pig  Iron— There  has  been  little  activity 
to  note  in  pig  iron.  Business  in  Scotch  pig 
for  importation  is  small,  some  small  lots  of 
Summerlee  being  taken  at  about  equivalent 
to  our  quotation  laid  down.  In  Nova  Scotia 
iron  a  few  fair  sized  lots  have  been  placed 
west  at  quotations.  We  quote  :  Summerlee, 
$19  to  $19  50;  Eglmton,  $18;  Carnbroe,  $18; 
Ferona,  $16.75  to  $!7,  and  Siemens,  $16.50 
to  $16.75.  There  is  little  or  no  Langloan 
offering,  but  it  is  nominally  the  same  as 
Summerlee. 

Bar  Iron— The  fact  that  sellers  have  been 
offering  lower  prices,  as  we  noted  last  week, 
in  this  line  does  not  appear  to  have  induced 
much  activity.  Nominally  $1.75  is  the  basis 
for  small  lots,  but  this  has  been  cut  on,  it  is 
claimed,  in  some  cases. 

Sheet  Iron— This  line  continues  much 
the  same.  We  quote  :  Black  sheets,  $2  40, 
to  $2.60,  and  Russian  sheet  iron  io'^  to 
lie. 

Hoops  and  Bands— Some  fair  sized 
lots  have  been  moved  at  $2  30  during  the 
week,  but  the  market  is  far  from  being  an 
active  one. 

Steel — Remains  quiet  and  prices  do  not 
show  much  change.  We  quote  :  Best  cast 
steel  \ox/t  to  12c;  sleigh  shoe,  $2.40  ;  spring, 
$2.50;  tire,  $2.50  to  $2.75,  and  round  ma- 
chinery steel,  $3. 


. .  Heavy  Steel  Plate  Ranges . . 


Nos.  8  and  9     4  Holes    Oven  16x20 
Nos.  8  and  9     6  Holes    Oven  18x20 


These  are  made  after  the  most  improved  pat- 
terns, and  embody  every  good  point  up  to  date. 


The  McGIary  Manufacturing  Go. 

London.       Toronto.       Montreal.       Winnipeg.       Vancouver. 
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Established  1864. 

I      26  Wellington  St.  East,  TORONTO 


Gas,  Electric, 
Combination 

Fixtures 

AND 

Brackets 


English,  Canadian, 
and  American 

DESIGNS 


A  select  stock  of 

Gas  and 
Electric 

GLOBES 


JAS.  BARWELL,  Z°v,  Toronto 

Drawings  and  prices  on  application. 
The  trade  supplied. 


SS.  SMOKELESS  POWDER 


Is  the  best;  it  does 
notcontain  any  nitro 
glycerine,  and  is  not 

affected  by  the  heat  or  cold.  It  is  made  by  the  Smokeless  Powder  Company,  Limited, 
Dashwood  House,  New  Broad  Street,  London,  E.  C.  Works,  "  Barwick  Herts."  It 
is  used  by  sportsmen  all  over  the  Dominion.     One  firm  in  New  York  have  purchased 

SUsTfia  JAMES  DARLING  &  CO. 


kept  at  Montreal. 


Send  for  Price  List. 


429  Board  of  Trade  Building 

MONTREAL,  Agents. 


PAHIS  GHEEfl  Takes  a  Tumble 

Buy  it  at   your   own   figures.        Combination    prices    broken. 
What  caused  it  ?  —  Read  below  : 
A  BONANZA  FOR  hralfrs      _ 

Church's  Potato  Bug  Finish 

READY  FOR  USE  DRY     MS0 

Sticks  to  vines  and  finishes  the  whole  crop  of  Potato  Bugs  with  one 

application.     Also   kills   Curcuho   and   Tobacco   Worm.     The 

only  safe  way  to  use  a  strong  poison.     Cheap. 

NO  MORE  WATERY  POTATOES 

WORTH  ITS  COST  AS  A  FERTILIZER 

DOES  NOT  INJURE  THE  VINES 

WAIT  FOR  OUR  TRAVELERS,  WHO  WILL  TELL  YOU  ALL  ABOUT  IT 

Alabastine  Company,  Paris,  m.„«£Su* 

HILL  &  FORBES,  327  ST.  JAMES  ST.,  MONTREAL:    Agents  for  the  Province  of  Quebec. 


&C0. 


26,   28,   30   Front  St.   West,  TORONTO 

PMPT   TQ1-T    HmT^P'     SAMUEL,  SONS  &  BENJAMIN 
JCViXCjr-UIC^i-i     nOU^i^.      164  Fenchurch  St.,  London,  E.  C. 


Harvest  Tools,  Spades  and  Shovels 

Send  sample  order  for  Columbus  brand. 

Lawn  Mowers        f\ose  Reels 
Garden  Tools  and  Sprinklers 
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MONTREAL  MARKETS- Continued 

Galvanized  Sheets — Business  is  quiet 
both  for  imported  and  from  itock.  On  the 
former  account  there  is  quite  a  quantity  due 
to  arrive  here  by  the  first  three  steamers, 
and  buyers  are  satisfied  for  the  time 
being.  Present  stocks  here  are  not  large. 
We  quote  :  4^  to  5c.  for  ordinary 
brands  ;  Morewood,  6  to  6%c;  tinned 
sheets,  coke,  No.  24,  6  to  6Xc;  No.  26, 
6%  to  6Xc,  and  the  usual  extra  for  larger 
sizes. 

Tin  Plates — Importers  have  quite  a 
quantity  of  stock  on  the  first  steamers,  and 
are  now  holding  off,  while  the  movement 
from  second  hands  also  is  quiet.  There  is 
no  change  in  prices,  cokes  ruling  at  S3  to 
$3  25,  and  charcoal  $3. 50  to  $4. 

Canada  Plate— Business  in  this  line  is 
small  and  the  market  featureless.  We  quote: 
$2  40  to  $2.45,  as  to  grade. 

Terne Plates — No  activity  to  note  either 
for  importation  or  from  stock,  and  prices  re- 
main $7  to  $7.25. 

Copper — In  consequence  of  the  change  in 
the  tariff  the  lower  prices  that  we  intimated 
the  week  before  last  are  now  in  vogue,  and 
there  have  been  sales  at  10c. 

Tin — Rules  quiet  and  unchanged  at  18 
to  19c. 

Spelter — The  strength  in  spelter  that 
we  noted  a  fortnight  ago  has  been  fully 
maintained  since.  Prices  are  firm  and 
higher  in  consequence  at  $4  50  to  $4.75,  an- 
other advance  of  25c. 

Antimony — There  is  no  change  in  anti- 
mony, which  rules  dull  at  io>£  to  12c. 

Lead — Continues  quiet  and  featureless  at 
$2.75  to  $3  for  pig;  and  sheet  lead  $4  to 
$4-25- 

Sheet  Zinc — No  change  in  prices  to  note, 
and   business  of  small   dimensions  at  $5  to 

$5-25- 

Cement. — There  has  been  a  fair  enquiry 
for  cement  during  the  week  and  quite  a  few 
orders  for  future  delivery  were  booked. 
There  has  also  been  a  fair  demand  on  spot 
and  sales  of  car  lots  have  transpired  at  $2.05 
to  $2.15  for  English  brands,  and  $1.90  to  $2 
for  Belgian.  The  demand  for  firebricks  has 
been  good  and  a  number  of  sales  are  report- 
ed at  $18.50  per  1,000  as  to  brand. 

PAINTS  AND  OILS. 

The  chief  feature  in  the  market  has  been 
the  cutting  in  the  price  of  white  lead,  and 
values  as  a  result  are  unsettled.  Though 
this  is  the  case,  however,  we  give  our  old 
range,  for  there  are  houses  which  refuse  to 
meet  this  cutting  unless  actually  compelled 
to  do  so  from  fear  of  losing  a  good  customer. 
They  do  not  solicit  business  at  $4.50,  how- 
ever. We  quote:  Choice  brands  of  white  lead, 
$4.75  ;  No.  1,  $4-5°;  No.  2»  $4-25;  No.  3,  $4  ; 
No.  4,  $3.75;  dry  white  lead,  4 ^c;  red  lead, 
pure,4Xc-;  No.  1,4c;  zinc  whitejpure, $7.25; 
No.  1,  $6.25;  No.  2,  $5.25;  linseed  oil,  round 
lots,  raw,  59c,  boiled,  61c;  steam  refined 
seal  oil,  46  to  47c. 


GLASS. 
There  is  no  change  in  glass,  business  be- 
ing fairly  active,  with  quite  a  good  quantity 
of  stock  to  go  forward  as  soon  as  communi- 
cation by  water  is  established.  We  quote  : 
$1.25  for  first  break  ;  $1.30  second  break, 
per  50  feet  ;  $325  for  first  break  per 
100  feet  ;  putty  in  bulk,  $1.85. 
PETROLEUM. 

The  petroleum  market  has  been  unsettled 
during  the  week,  owing  to  the  fact  that  some 
jobbers  have  been  offering  at  11c.  delivered. 
This  of  course  means  a  loss,  for  it  costs 
nXc-  >n  tne  shed.  We  quote:  Canadian  re- 
fined at  1 1  Xc  in  shed  at  Montreal,  for  round 
lots,  and  12c.  for  small  quantities.  Ameri- 
can petroleum,  16c.  in  car  lots,  i6j£c.  in 
10-barrel  lots,  i6^c.  in  5-barrel  lots,  and 
17XC  for  single  barrels,  net  cash  ;  American 
benzine,  23  to  25c  ;  Canadian  benzine,  io%"c. 
Petrolea;  I2^c.  Montreal. 

HIDES. 

Jealousy  between  one  or  two  dealers  un- 
settles the  hide  market.  One  dealer,  in  or- 
der to  try  and  put  another  out  of  the  market, 
has  advanced  prices  again  this  week  another 
%c,  now  paying  4c,  3c,  and  2c.  for  Nos.  1, 
2,  and  3,  and  selling  at  3>£c.,  2j^c,  and 
i%c,  which  shows  a  loss  of  %c.  per  lb.  on 
every  hide  he  puts  out.  The  receipts  have 
been  light,  and  the  market  on  the  whole 
quiet  for  this  time  of  year.  In  lambskins  the 
feeling  is  steady,  at  75  to  80c.  each.  Calf- 
skins are  dull  and  unchanged  at  5  to  6c. 
TALLOW. 

Demand  for  tallow  has  been  fair  and  sales 
have  transpired  at  6%  to  7c.  as  to  quality. 
WOOL. 

No  business  of  any  importance  is  to  note. 
We  quote  :  Cape,  14  to  i^Yzc;  Canadian 
fleece,  17  to  20c;  B.  A.  scoured,  26  to  34c; 
pulled  wool,  supers,  20  to  21c;  extras,  23  to 
26c;  and  Northwest  wool,  11  to  12c. 


MONTREAL    TRADE    NOTES. 

There  have  been  offers  of  petroleum  de- 
livered at  Xc-  less  than  the  actual  cost  in 
the  sheds  here. 

Importations  of  lead  pipe  from  England 
are  looked  for  in  consequence  of  the  change 
in  the  tariff,  but  none  are  spoken  of  yet  as 
matters  are  still  uncertain. 

Coke  tin  plates  have  been  offered  at  $2.70, 
laid  down  here  by  the  first  batch  of  steamers. 

The  circular  sent  out  by  a  leading  house 
here  offering  white  lead  at  $4. 5o,has unsettled 
prices  on  the  article,  but  the  majority  of  the 
trade  stick  to  the  regular  quotations  unless 
there  is  absolute  danger  of  losing  a  good 
customer. 

Orders  for  round  lots  of  cement  for  spring 
shipments  have  been  booked  at  5  to  10c. 
under  the  regular  quotations  now  ruling  on 
lots  from  stock. 

A.  C.  Leslie  &  Co.  have  arranged  with  a 
number  of  leading  firms  in  Pittsburg  and 
elsewhere    in  the    States  to    handle    their 
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goods,  and  are  now  in  a  position  to  consider 
offers  and  enquiries  regarding  leading  lines 
of  American  iron  materials. 

A  leading  commission  house  here  have  be- 
tween the  first  and  second  steamers  from 
Bristol  this  spring  some  10,000  boxes  of  tin, 
galvanized  plate,  etc. 

The  only  change  in  the  last  fortnight  in 
private  cable  advices  to  commission  men 
here  in  regard  to  Canada  plate  has  been  a 
decline  of  about  ^d.  per  ton. 

W.  H.Cottingham  &  Co.  have  been  putting 
up  a  lot  of  fine  poster  work  in  the  city,  call- 
ing attention  to  the  merits  of  Aspinall's  well- 
known  enamels. 

Mr.  McMaster,  of  the  Montreal  Rolling 
Mills  Co.,  is  at  present  away  on  an  extended 
trip  to  the  different  American  iron  centres. 


TORONTO   MARKETS. 

Toronto,  April  13,  1894. 

HARDWARE. 

NAVIGATION  opens  on  Monday  and 
all  ishustle  and  bustle  around  the  ship- 
ping rooms  of  wholesale  houses.  Tin- 
ware is  moving  more  freely  than  any  other 
line  at  the  moment,  and  there  are  a  good 
many  sheep  shears  going  out.  Barbed  and 
plain  twist  wires  and  staples  are  lower,  be- 
ing now  down  to  3}4c.  delivered.  As  noted 
elsewhere,  horseshoe  nails  are  20  per  cent, 
higher.  Wringers  are  considerably  lower, 
but  there  are  a  good  many  going  out.  Tools 
are  still  in  good  demand,  and  the  supply  is 
ample.     Payments  are  much  as  before. 

Wire — There  is  a  great  deal  of  oiled  and 
annealed  and  galvanized  wire  going  out. 
Barbed  wire,  plain  twist  and  staples  have 
all  been  reduced,  the  price  now  being  lyic. 
per  lb.  all  round,  delivered  in  Ontario  or 
Quebec,  and  the  terms  are  now  60  days  or  2 
per  cent.  cash. 

Rope— Is  going  out  in  large  quantities. 
Prices  are  now  :  Sisal,  7-16  in.  and  larger, 
6^c.;X,  5-i6,  H  in.,  7Xc;  Manilla,  7-16  in. 
and  larger,  9  to  q%c.\  X,  5-i6,  Y%  in,  <)%  to 
9#c.     Prices  all  net  cash. 

Cutlery — Business  in  this  line  is  still  un- 
settled on  account  of  the  tariff  changes,  al- 
though there  are  a  number  of  assorted 
orders  being  received.  The  local  Customs 
authorities  here  rule  that  practically  all 
cutlery  used  in  connection  with  the  table  is 
table  cutlery  according  to  the  reading  of  the 
new  tariff,  and  are  accordingly  exacting  a 
duty  of  32 >£  per  cent.  Hoping  that  the  Gov- 
ernment will  revise  the  duty  in  this  respect, 
some  of  the  jobbers  have  not  yet  changed 
their  prices. 
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MA  RKKTS—  Continued 

Nails — Large  quantities  of  cut  and  wire 
nails  are  going  out  on  a  basis  of  $1.90,  with 
5c.  less  for  carload  lots.  An  association  has 
been  formed  by  the  horse-nail  manufactur- 
ers, and  prices  have  been  advanced  about  20 
percent.,  "C."  being  quoted  at  60  percent., 
and"BB."and"M."  at  60  and  2%  per  cent. 
Stocks  in  jobbers'  hands  are  light. 

Green  Wire  Cloth—  Is  going  out  nicely 
especially  on  Northwest  account.  Prices  are 
unchanged  at  $1.85  to  $1.90. 

Screen  Doors  and  Windows  — The 
supply  is  nearly  exhausted,  but  there  will  be 
further  shipments. 

Tacks — Much  as  before,  demand  being 
fairly  good. 

Chain — Coil  chain  is  in  good  demand  and 
stocks  of  trace  chain  are  depleted. 

Horseshoes — There  is  a  fair  movement 
in  ordinary  quantities  at  unchanged  prices, 
namely,  $3.80  Toronto  and  $385  London. 

Ware — Peerless  and  Eclipse  wares  are 
in  good  demand  ;  fair  sales  of  white  ware  are 
reported,  and  a  good  business  is  anticipated. 
There  is  not  much  doing  in  blue  ware. 

Lawn  Mowers — Some  good  sales  have 
been  made  during  the  week,  but  it  is  still 
early  for  business  to  be  active. 

Sporting  Goods — Business  is  quiet,  but 
an  improvement  is  looked  for  shortly.  There 
has  been  a  reduction  of  5  per  cent,  in 
Dominion  cartridges,  cartridge  cases,  paper 
shells  and  primers. 

Plumbers'  Supplies — Further  improve- 
ment is  to  be  noted  in  this  line.  A  good 
many  baths  and  boilers  ate  going  out. 

Iron  Pipe — There  is  quite  a  quantity  of 
this  moving,  but  while  discounts  are  still 
quoted  at  65  to  67%  per  cent.,  according 
to  sizes  and  quantities,  these  figures  can  be 
shaded. 

Builders'  Supplies — Are  moving  out 
nicely  on  country  account,  some  large  ship- 
ments having  been  made,  but  trade  is  quiet. 

Milk  Can  Trimmings  —  Trade  has 
slackened  off  materially,  but  a  good  many 
orders  are  being  received  for  made-up  cans, 
shipments  of  which  are  now  being  made. 

Clothes  Wringers — Prices  have  been 
reduced  $7  per    dozen    on  account    of  the 


changes  in  the  tariff,  the  price  now  being 
$29  per  dozen,  with  the  usual  terms  of  four 
months  or  five  per  cent.  off.  A  good  many 
are  being  shipped. 

Tools — Garden  and  harvest  tools  are  still 
going  out  rapidly,  although  there  is  a  lull  in 
the  demand  for  garden  rakes. 

Hinges— "T"  and  strap  and  hook  and 
screw  are  in  good  demand. 

Bird  Cages — There  are  still  a  few  case 
lots  going  out,  but  trade  in  this  line  is  not 
so  brisk  as  it  was. 

METALS. 

Many  of  the  quotations  are  purely  nominal, 
prices  in  some  lines  not  having  yet  been  ad- 
justed to  the  new  tariff,  the  trade  awaiting 
final  revision.  There  is  not  much  doing,  but 
an  improvement  may  be  looked  for  next 
week  when  navigation  opens. 

Pig  Iron — A  few  sales  of  25  and  50  ton 
lots  of  Nova  Scotia  iron  are  reported  at 
$18. 75,  Toronto,  for  No.  1.  Carnbroe  could 
be  obtained  at  $19.50  for  import.  We  quote : 
Summerlee,  $21  to  $21.50  ;  Carnbroe,  $20  to 
$20.50  ;  Siemen's,  $18.75  to  $19- 

Bar  Iron — The  market  remains  dull  at 
the  base  price  of  $1.80. 

Sheet  Iron — There  is  a  fair  quantity 
going  out,  and  prices  are  nominally  un- 
changed at  $2.32^  to  $2.78  per  100  pounds. 

Galvanized  Iron— There  are  a  good 
many  enquiries  and  a  few  sales  are  reported. 
Prices  are  unchanged  at  4^  to  5c.  for  28 
gauge. 

Ingot  Tin — There  are  a  few  small  lots 
moving  at  19  to  20c;  for  large  lots  these 
prices  would  be  shaded. 

Ingot  Copper — There  is  not  much  doing. 
Orders  having  been  booked  and  filled  ;  the 
demand  is  only  for  sorting  up  lots.  The 
prices  quoted,  iij^  to  12c,  can  be  shaded. 

Sheet  Copper— There  is  not  much  de- 
mand, and  prices  are  unchanged  at  15  to 
17c.  per  lb. 

Zinc  Spelter — Demand  seems  to  have 
dropped  off,  reports  this  week  indicating 
light  business.  We  quote  :  Domestic,  4X 
to  4.3/%c.;  foreign,  4^  to  4#c. 

Tin  Plates— Demand  has  slackened  off 
during  the  week,  and  [there   is   not   much 


doing    therefore.      We    quote  :     I.C.    best 
grades,  $3  75  to  $3.85. 

Zinc  Sheets — Dull,  and  nominally  as 
before  at  S'A  to  5^c. 

Boiler  Tubes — Demand  is  fair,  but  with- 
out special  feature  to  note.  Prices  have  not 
yet  been  fixed,  and  our  quotations  are,  there- 
fore, nominally  unchanged,  as  follows  :  \% 
inch,  8c.  ;  2  inch,  9c;  2%  inch,  10c;  2% 
inch,  io^c;  3  inch,  i2j£c;  3^  inch,  16c.; 
4  inch,  21c. 

Sheet  Steel — There  are  a  few  enquiries 
and  prices  are  unchanged.  We  quote  base 
pnce  :  English,  $2.25  tor  plates  and  $2.40 
for  heads;  American,  $2.10  for  plates  and 
$2.35  for  heads. 

Corrugated  Iron  —  Business  is  quiet 
and  prices  remain  unchanged.  We  quote 
per  square  :  "Owl"  brand  from  genuine 
steel  plates,  zinc  coated,  $4.25  per  square; 
painted  steel,  same  b^and,  $3  75,  according 
to  gauge. 

Terne  Plates— There  is  a  fair  business 
doing  for  this  time  of  year,  but  it  is  of  course 
early  to  expect  anything  like  briskness. 

Hoops  and  Bands — Are  in  moderate  re- 
quest at  $2.45  to  $2.50. 

Canada  Plates — Demand  for  immedi- 
ate requirements  is  light,  but  orders  foi  ship- 
ment are  being  booked.  All  dull,  $2.60  to 
$2.65;  half-polished,  $2.65  to  $2.75;  and  all 
bright,  $2.90. 

Solder— There  is  just  the  usual  season- 
able demand,  at  13X  to  iSJAc.  for  the  first- 
class  article. 

Pig  Lead — There  have  been  a  few  en- 
quiries, but  business  is  quiet.  We  quote 
2%  to  3c. 

Antimony— The  movement  is  small,  and 
prices  are  easy  at  io>£  to  11c. 

PAINTS  AND  OILS. 

The  feature  in  the  trade  this  week  is  a 
further  decline  in  both  linseed  oil  and  tur- 
pentine, of  2c.  in  the  former  and  ic.  in  the 
latter.  We  now  quote  linseed  oil  :  Raw 
54^,  boiled  57j£c,  Toronto,  Hamilton, 
London  and  Guelph  with  2c.  per  gallon 
added  when  shipped  to  outside  points. 
The  demand  is  not  so  good  as  a  week 
ago.  Demand,  if  anything,  has  eased 
off     for     turpentine.      We     quote :     46c. 


BEST  VALUE  ON  EARTH. 


These  are  the  Furnaces  that  secure  the 
trade  for  dealers  who  handle  them. 
They  have  no  rivals  but  many  imitators. 
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Toronto,  Hamilton,  London  and  Guelph, 
with  2c.  additional  when  delivered  at  outside 
points.  The  white  lead  market  is  still  de- 
moralized. There  is  a  good  deal  going  out, 
but  at  prices  that  are  unsatisfactory,  sales 
being  made  at  4KC> or  even  lower,  although 
4^c.  is  the  price  that  is  generally  supposed 
to  obtain.  Business  in  prepared  paints  is 
on  the  whole  fair.  Varnishes  are  still  quiet. 
In  putty  there  is  the  usnal  trade  doing  at 
$1.90  in  bulk  and  $2  for  bladder  in  barrel 
lots.  A  satisfactory  trade  is  doing  in  castor 
oil  at  6ji  to  7c.  in  cases,  delivered. 
GLASS. 

Stocks   are  still  much  broken,    but  fresh 
supplies   are  expected    almost   e/ery    day. 
Prices  are  unchanged  at  $1.20  to  $1.25. 
OLD  MATERIAL. 

Business  continues  quiet.  Prices  remain 
unchanged.  We  quote  prices  paid  by  deal- 
ers as  follows  :  Agricultural  scrap,  55c.  per 
cwt. ;  machinery  cast,  60c.  per  cwt. ;  stove  cast 
scrap,  35  to  40c.  ;  No.  1  wrought  scrap,  40c. 
per  cwt.  ;  N0.2,  including  sheet  iron,  hoop 
ironand  mixed  steel,  10c;  newlightscrap  cop- 
per 6%  to  7c;  heavy  scrap  copper  7^ 
to  7#V. ;  old  copper  bottoms  6}4  to  6#c; 
light  scrap  brass  4c;  heavy  yellow  scrap 
brass  6c;  heavy  red  scrap  brass,  6%  to 
7c;  scrap  lead,  1^  to  2c;  scrap  zinc, 
\]/z  to  2c;  scrap  rubber,  2  to  2 }4c;  country 
mixed  rags,  60  to  75c.  per  100  lbs.;  clean 
dry  bones,  45  to  55c.  per  100  lbs.  ;  bonngs 
and  turnings,  10  to  15c. 

SEEDS. 

The  continued  cold  weather  has  naturally 
checked  trade  the  past  week,  but  markets 
are  firm.  Prices  rule  as  follows  :  Red  clover, 
$6.25  to  $6.50;  alsike,  $6  to  $8  ;  with  in- 
ferior qualities  and  reallyfancy  stuff  quotable 
at  lower  and  higher  prices  respectively. 
Timothy,  $2.10  to  $2.80,  outside  price  being 
for  fancy  unhulled  seed. 
HIDES,  SKINS,  WOOL   AND  TALLOW. 

Hides — Are  moving  slowly,  with  un- 
changed prices.  Dealers  are  offering  3c.  for 
green,  and  selling  cured  at  3^c. 

Sheepskins — Nothing  doing.  Dealers 
are  only  paying  about  half  of  that  paid  the 
corresponding  mon'h  last  year  ;  80c.  is  the 
price  quoted  at  present. 

Wool — Very  little  doing  at  present. 
Mills  not  running  steady  unless  they  have 
good  prospects  for  disposing  their  stock, 
which  is  poor  at  present  owing  to  the  tariff. 

Tallow — No  change  reported  in  this 
article  ;  dealers  paying  5  to  5#c.  and  sel- 
ling at  sHc 

PETROLEUM. 

Trade  shows  improvement,  chiefly  owing 
to  the  change  in  the  duties.  Lubricating 
oils  are  in  good  demand.  We  quote  :  5  to 
10  barrel  lots,  imperial  gallon,  Toronto — 
Canadian,  12  to  I2j£c.  ;  carbon  safety,  i$}£ 
to  16c.  ;  Canadian  water  white,  16  to  17c; 
American  water  white,  18  to  19c;  photogene 
20c. 

The  Petrolea  Advertiser  in  its  weekly  re- 
port, says  :     "  Crude  oil,  $1  per  brl.;  refined, 


6X  to  6>£c.  m  bulk,  or  9  to  9XC-  m  barrels 
in  car  lots  f.o.b.  here.  There  is  nothing  new 
to  report  in  oil  matters.  Holders  of  crude 
are  like  the  two  great  political  parties — play- 
ing a  waiting  game.  Transactions  are  few 
as-very  little  oil  is  being  offered." 

MARKET    NOTES. 

M.  &  L.  Samuel,  Benjamin  &  Co.  have  got 
in  a  new  line  of  padlocks,  all  prices. 

An  effort  is  being  mide  to  put  the  price  of 
linseed  upon  a  more  favorable  basis. 

H.  S.  Howland,  Sons  &  Co.,  have  got  in  a 
new  line  of  solid  and  driven  pickpeiveys. 

A  meeting  of  the  Paint  and  White  Lead 
Association  is  being  held  in  Montreal  to-day. 

H.  S.  Howland,  Sons  &  Co.  are  in  receipt 
of  a  fresh  supply  of  Rodgers'  and  Ellins' 
cutlery. 

There  is  said  to  be  an  unusually  large 
quantity  of  English  linseed  oil  arriving  on 
this  market. 

Dominion  cartridges,  cartridge  cases, 
paper  shells  and  primers  are  five  per  cent, 
cheaper. 

M.  &  L.  Samuel,  Benjamin  &  Co.  have 
another  shipment  of  poultry  netting  on  the 
way. 

H.  S.  Howland,  Sons  &  Co.  have  received 

a  shipment  of  Boker's  fence  plyers,  and  back 

orders  will  be  filled  at  once. 
1 
A.  C.    Leslie  &  Co.  report  an   improved 

demand  for  cutlery,  especially  in  carvers,  of 

which  they  are  making  a  specialty. 

The  Graham  Nail  Works  has  issued  a  new 
card  of  prices  on  cut  and  wire  nails,  and  is 
now  prepared  to  fill  orders  promptly. 

The  Toronto  Lead  &  Color  Co.  have  is- 
sued an  attractive  card  of  some  sixteen  dif- 
ferent tints  of  prepared  kalsomine  and  fresco 
paints. 

A.  M.  Robinson,  of  Wingham,  has  dis- 
posed of  the  Wingham  foundry  to  R.  J. 
Blackwell,  of  Brantford.  Mr.  Blackwell 
has  taken  possession  and  intends  putting  in 
considerable  new  machinery  and  fitting  up 
the  works  for  doing  all  kinds  of  mill  and 
other  repairs,  as  well  as  to  turn  out  all  kinds 
of  iron  castings  of  a  superior  grade. 

The  Clauss  Shear  Co.  report  that  though 
in  the  past  they  have  confined  themselves 
chiefly  to  the  manufacture  of  shears  and  cake 
knives,  they  intend  in  the  future  to  go  more 
into  novelties.  "  We  are  rapidly  establish- 
ing a  demand  for  our  goods  in  Manitoba, 
and  recent  orders  from  that  quarter  have 
been  satisfactory,"  said  a  representative  of 
the  firm. 

A.  A.  Allan  &  Co.,  Toronto,  report  a  great 
increase  in  the  demand  for  the  Star  bicycle  ; 
also  they  have  received  inquiries  from  hard- 
ware merchants  in  New  Brunswick  and 
Nova  Scotia  as  well  as  Ontario,  which  they 
attribute  to  their  advertisement  in  Hard- 
ware. "  We  have  been  comparing  Ameri- 
can with  English   bicycle  supplies  and  sun- 


dries, and  have  come  to  the  conclusion  that 
the  English  excel,"  say  the  firm.  "We  are 
prepared  to  supply  the  trade  in  this  line." 

The  McClary  Mfg.  Co.,  Toronto,  report 
the  receipt  of  a  shipment  of  Shepherd's 
Lightning  Freezers,  and  a  large  importation 
of  granite  ware  from  Germany.  "Trade  is 
much  improved.  Country  tinsmiths  are  ap- 
parently busy  preparing  for  the  spring  trade, 
and  the  demand  for  raw  material  has  been 
good,"  say  the  firm. 

The  Collins  Mfg.  Co.  report  having  been 
taxed  to  theit  utmost  capacity  to  keep  pace 
with  the  demand  for  Hathaway  fence  wue. 
"  Twice  have  we  ceased  working  overtime, 
but  have  been  compelled  to  start  again," 
said  a  representative.  "  We  are  at  present 
working  night  and  day  without  ceasing. 
The  demand  for  other  lines  is  also  very 
good." 

The  Boeckh  Brush  Co.  report  having  ex- 
tended their  trade  to  Newfoundland.  "Our 
traveler  is  at  present  there,  and  some  good 
orders  have  already  been  received,"  said  a 
member  of  the  firm.  "  We  are  introducing 
a  new  line  of  black  bristled  varnish  brushes, 
which  seem  popular  with  the  trade.  We 
find  the  demand  for  our  flexible  bridled 
brushes  greatly  increased ;  two-thirds  of 
the  brushes  are  now  ordered  with  bridles 
attached." 

The  Canadian  Mineral  Wool  Co.,  To- 
ronto, report  business  in  asbestos,  cement 
and  packings  brisk.  "  We  are  supplying  a 
great  many  boats  with  these  goods,  and  have 
at  present  on  hand  several  large  contracts 
for  the  covering  of  marine  boilers,"  say  the 
firm.  "  We  are  at  present  crrrying  a  very 
complete  stock  of  asbestos  packing." 

The  Steel  Clad  Bath  and  Metal  Co.,  To- 
ronto, report  trade  good.  The  firm  says  : 
"  Our  baths  continue  to  increase  in  demand 
and  popularity.  We  have  of  late  had  a  large 
run  on  our  hospital  baths,  andourNo.  2  steel 
clad  continues  to  meet  the  demand  for  a 
first-class  steel  clad  bath  at  a  moderate 
price." 

Geo.  F.  Bostwick  &  Co.,  Toronto,  report 
successful  sales  of  the  Premier  and  Centaur 
bicycles.  The  firm  announce  that  C.  Har- 
bottle  has  returned  from  a  trip  through 
Eastern  Ontario,  where  he  has  been  estab- 
lishing agencies.  Mr.  Bissell  is  now  in 
Western  Ontario  in  the  interest  of  the  firm 
for  the  same  purpose,  and  will  visit  the  hard- 
ware trade. 

Coulter  &  Campbell,  coppersmiths,  To- 
ronto, report  having  recently  completed  their 
contract  for  the  placing  of  all  copper  work 
in  the  Grant  Lottridge  Brewing  Co.'s  new 
brewery,  Hamilton.  They  have  also  placed 
in  the  tobacco  factory  of  Tuckett  &  Son, 
Hamilton,  the  largest  steam  jacket  kettle 
ever  constructed  in  the  Dominion.  Its 
weight  is  2,250  lbs.  They  are  also  placing 
copper  fixings  in  Steel  &  Devlin's  brewery, 
Stratford. 
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Pat.  Hov.  19, 1889. 


Ajcvo  Cut  Is  One-hall  Actual  Size. 
"  Hathaway  Fence  Wire." — Safe,  solid  and  sure.  The 
handsomest.  Seen  at  long  distance.  Will  not  sag  or  get 
out  ot  shape.  Allowance  lor  contraction  and  expansion. 
Suitable  for  larm,  field,  garden,  lawn  or  trellis  work. 
Easily  put  up  ;  splices  itself,  and  cheap. 

The  Collins  Manfg    Co.,  Manufacturers, 

84  Adelaide  Street  East,  Toronto. 


AMERICAN  CARPET  SWEEPERS 

CANADIAN  MAKE 


PRICE  PER  DOZEN,  $36.00. 

Order  from  your  jobber,  or  send  direct  to 

J.  M.  WARNER  MFG. CO. 

Send  for  Price  Lists.  HAMILTON, 


Clothes  Wringers 

"Leader"  Barrel  Churns 
"Dowswell"  Washers 

"Queen  and  Domestic"  Mangles 

DOWSWELL   BROS. 

SUCCESSORS  TO 

Peerless  Manufacturing1  Co. 
HAMILTON,    -    CANADA 


Write  for  Prices  and  Discounts. 


THE  OAKV1LLE 

BASKET  CO., 

Manufacturers  of 
I,  2,  3  Bushel 


Grain 


AND 


Root 

BftlETs 

THE  QAKVILLE 
BASKET  CO, 


CUTLERY. 


Jos.  Rodgers  &  Co's,    E.   M.   Dickinson's  and 
other  Sheffield  Makes.    German  Pocket  Knives 
and  Razors,  "  Hercules"  Scissors.        ■      p      ■  t-Qi  ir    «    fin 
Import  orders  solicited.      See  our      it.    U.    LlOLIL   &■   UU. 
samples  and  prices.  MONTREAL  and  TORONTO. 


Pure  Southern 


TURPENTINE 


Our  Specialty 


Remember,  we  are  headquarters  for  the  pure  article,  and   intending  purchasers  will  do 

well  to  get  our  price  before  placing  their  orders. 

Every  barrel  of  Turpentine  we    ship  is  accompanied    by  our   printed  guarantee  that  it 

is  ABSOLUTELY  PURE- 

We    Are    Not   Members   of   any   Combine. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W.,  TORONTO 


BEST  ON  THE  MARKET. 


Manufactured  by 


Write  for  sample  cards  and  prices. 


The  James  Robertson  Co.  Ltd.,  Toronto 


THE  WHITMAN  &  BARNES  MFG.  CO 

Canadian  Branch:    St.  Catharines,  Ont. 


NO.    I 


Nail  Hammer 


It  cannot  be  excelled  in  quality  or  finish  by 
any  Hammer  mauufactured. 

Our  "Garden  City"  Nail  Hammer 


GET    OUR    PRICES  and 
TRY    OUR    GOODS 


0  Is  the  best  and  cheapest 

|  "Solid  Cast  Steel"  Ham- 

mer on  the  market.  .  .  . 


We  aim  to  keep  in  stock  a  full  line  of  Hammers,  Sledges, 
etc.,  and  will  make  prompt  shipments 
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UNITED  STATES  MARKETS. 

New  York,  April  13,  1894. 

PIG  TIN— Early  advices  by  cable  from 
London  quoted  an  advance  in  prices 
of  15  s.  Later  cables  noted  a  reaction 
of  7s.  6d.  The  net  gain  for  the  day  was 
sufficient  to  have  a  certain  amount  of  stimu- 
lating influence  upon  the  New  York  market, 
but  the  effect  was  not  perceptible,  except  in 
raising  prices  a  fraction.  There  were  no 
signs  of  livelier  speculative  interests  at  all 
events,  and  as  far  as  could  be  learned  the 
purchases  by  interior  dealers  were  of  routine 
type.  Owing  to  the  irregular  movements  in 
the  foreign  market  it  is  impossible  to  quote 
New  York  prices  accurately,  but  $19.55  t0 
$19.60  net  cash  would  seem  to  fairly  reflect 
market  value  tor  the  day  on  5-ton  lots. 
Smaller  quantities  were  held  at  about  the 
usual  premium. 

Copper — Rumor  had  circulation  of  some 
good  sized  trades  in  electrolytic  or  casting 
copper,  or  both,  having  been  closed  recent- 
ly, but  no  confirmation  of  the  rumor  could 
be  obtained.  Instead,  it  was  the  general 
report  that  business  in  all  varieties  of  ingot 
is  still  on  a  surprisingly  limited  scale,  and 
that  the  demand  is  no  better  now  than  it  has 
been  at  any  previous  time  during  the  past 
thirty  days.  Prices  seem  to  be  held  quite 
steady,  however,  at  g}4c.  for  Lake  Superior 
ingot,  9%  to  9^c.  for  electrolytic,  and  9  to 
9XC-  f°r  ordinary  casting  stock. 

Pig  Lead — Since  the  destruction  of  the 
concentrator,  ore  house  and  other  plant  of 
the  Horn  Silver  Co.,  purchases  of  pig  lead  to 
the  extent  of  nearly  2,000  tons  have  been 
made.  The  business  was  chiefly  at  prices 
within  the  range  of  3  40  to  3.45c.  here,  or  on 
a  parity  with  the  same  ;  but  single  carloads 
have  since  been  sold  at  3  47Xc->  and  there 
is  little  if  any  common  domestic  on  offer 
now  at  less  than  3. 50c.  for  either  prompt  or 
future  delivery.  On  the  Exchange  3.47 }4c. 
was  bid  tor  May  delivery.  The  St.  Louis 
wire  to  the  Metal  Exchange  quoted  3.20c. 
London  cable  was  £9  5s.  for  soft  Spanish. 

Spelter — The  break  in  price  of  common 
Western  has  not  stimulated  business  in  the 
slightest  degree.  For  that  matter,  the  con- 
fession of  weakness  made  by  producers 
causes  consumers  to  stand  aloof,  and  3.60  to 
3.62j£c.  remain  as  full  outside  prices  for  or- 
dinary brands.  St.  Louis  quo'.ation  by  wire 
to  the  Metal  Exchange  was  3.35c.  London 
cable  was  ^15  17s.  6d.  for  ordinary  Silesian. 

Antimony — Jobbing  sales  are  fair  and 
the  business  passing  keeps  prices  fairly 
steady  at  %%  to  8>6c.  for  Hallett's  and  10  to 
io^c.  for  Cookson's. 

Tin  Plate — No  really  new  feature  de- 
veloped. Demand  was  uneven,  and  buyers 
seemed  rather  indifferent  as  a  rule,  not  only 
to  the  best  bargains  in  spot  goods  but  to 
offers  of  futures  at  prices  in  line  with  the 
lowest  quotations  from  the  foreign  market . 
Hence  a  rather  soft  undercurrent  in  the  face 
of  surface  appearances  of  steadiness. 

Iron  and  Steel— The  several  branches 
of  the  trade  remain    in  more  or  less  unset- 


tled and  rather  poor  shape.  A  fair  amount 
of  new  business  is  put  through  in  various 
departments,  but  keen  competition  is  still 
the  rule,  and  prices  continue  weak  in  conse- 
quence. The  only  showing  of  firmness  is  on 
the  part  of  the  steel  rail  combine,  and  that, 
according  to  some  authorities,  is  more  sup- 
erficial than  otherwise. 


PERSONAL  MENTION. 

GEO.  W.  WILSON,  for  the  past  three 
years  with  Safety  Barb  Wire  Co., 
has  entered  the  employment  of  A. 
C.  Leslie  &  Co.,  and  will  represent  them  on 
the  road. 

Mr.  Moore,  of  Bowman  &  Moore,  Hamil- 
ton, was  in  Toronto  this  week  on  a  buying 
trip. 

J.  M.  Clark,  M.P.P.  and  hardware  merch- 
ant, Smith's  Falls,  has  been  re-nominated  by 
the  Liberal  party  in  South  Lanark. 

Mr.  Gartshorn,  manager  and  vice-presi- 
dent of  the  McClary  Manufacturing  Co., 
London,  visited  the  Toronto  branch  this 
week. 

J.  Black,  buyer  for  E.  J.  Patmore,  Elora, 
was  in  Toronto  this  week. 

Among  the  country  merchants  who  have 
been  in  Toronto  during  the  last  few  days 
are:  H.  Heatman,  Fevershaw;  C.  Mason, 
Richmond  Hill  ;  S.  McGratton,  Uxbridge  ; 
Mr.  Padget  of  Padget  &  Hay,  Unionville. 

James  Clarke,  tinsmith  and  hardware, 
who  was  burned  out  in  Brechin  the  other 
day,  was  in  Toronto  this  week.  His  loss 
was  heavy,  he  only  having  had  about  $500 
insurance  on  his  stock.  He  expects  to  open 
up  again  shortly. 

Siegmund  Samuel,  with  M.  &  L.  Samuel, 
Benjamin  &  Co.,  Toronto,  met  with  a  pain- 
ful accident  at  the  Athletic  Club,  Saturday. 
He  was  taking  a  somersault  over  the  "  vault- 
ing horse,"  when  he  missed  his  balance,  and 
falling  heavily  on  one  foot  fractured  two  of 
his  ankle  bones.  He  will  be  confined  to  his 
home  at  No.  8  Wilton  crescent  for  six  weeks 
or  two  months. 


MOVING  STOCKS  OF  HARDWARE. 

I  HAVE  moved  three  stocks  of  hardware 
in  six  years  and  consolidated  them  with 
my  own,  and  my  advice,  from  actual  ex- 
perience, is,  don't  do  it,  says  a  writer  in  an 
exchange.  But  if  it  is  really  necessary,  and 
the  goods  are  to  be  shipped  by  rail,  every- 
thing should  be  very  carefully  packed  in 
boxes,  and  the  contents  of  each  case  marked 
on  the  outside,  or,  better  still,  number  each 
box,  and  under  the  same  number  in  a  book 
keep  an  inventory  of  its  contents  Beginning 
with  the  tinware,  I  nest  everything  possible, 
taking  care  to  use  sufficient  packing  to  pre- 
vent jamming  and  scarring.  Stoves  should 
be  crated  in  the  same  manner  as  when  they 
were  received  from  the  factory,  and  it  pays 
to  spend  time  enough  to  do  it  carefully.  Shelf 
hardware  should  be  packed  in  small  boxes, 


not  only  on  account  of  its  weight,  but  to  pre- 
vent unnecessary  mixing  of  the  small  items. 
When  unpacking  the  goods,  place  the  con- 
tents of  one  box  on  the  shelves  before  open- 
ing another,  thus  avoiding  confusion.  As 
for  book  accounts,  I  would  never  buy  them 
at  any  price,  for  they  are  especially  hard  to 
collect  after  the  stock  has  been  removed. 


A    JOINT    MEETING. 

The  wire  manufacturers  and  local  and  ' 
western  wholesale  hardware  merchants  held 
a  joint  meeting  in  Toronto,  Monday  last. 
"  The  object,"  said  a  jobber,  "  was  to  con- 
fer on  the  general  situation,  and  to  deter- 
mine terms  and  prices.  In  a  word,  the 
manufacturers,  on  account  of  the  tariff,  will 
have  to  get  along  with  smaler  profits,  and 
they  want  us  to  do  likewise.  Of  course 
that  is  what  we  will  hwe  to  do." 

"The  changes  in  barbed  wire,  etc.,  then 
were  the  result  of  this  meeting?"  queried 
Hardware. 

"  Yes,  they  were." 


$10,000  LOST   IN  BINDER  TWINE. 

The  Central  Prison  binder  twine  investi- 
gation was  resumed  by  the  Public  Accounts 
Committee  at  the  Ontario  Legislature,Thurs- 
day,  Warden  Massie  testifying  that  he  could 
not  explain  the  extra  expense  of  the  binder 
twine  department  last  year.  He  declined  to 
go  into  the  matter,  as  he  had  nothing  to  do 
with  making  purchases,  which  was  in 
the  hands  of  Mr.  Noxon.  He  admitted  a 
loss  of  $10,000  during  last  year,  at  the  close 
of  which  the  Govcnment  had  a  large  surplus 
stock  of  binder  twine  on  hand. 


An  important  experiment  is  being  tried  in 
the  French  Soudan  by  the  issue  of  saddles 
to  two  squadrons  of  Spahis  having  the 
saddle-trees  made  of  aluminum.  The 
saddles,  which  are  of  the  ordinary  regula- 
tion pattern,  together  with  the  stirrups,  also 
of  aluminum,  weigh  three  kilogrammes 
(6  lbs.  10  ozs.) — less  than  the  regulation 
saddle  and  stirrups.  If  the  experiment 
proves  successfu1,  and  the  equipment,  as  is 
alleged,  does  not  exceed  in  cost  that  of  the 
old,  the  innovation,  we  may  be  sure,  will 
not  be  limited  to  the  Soudan  and  other  hot 
climates,  but  will  be  equally  appreciated  by 
cavalry  everywhere.  The  Germans  have 
already  taken  steps  to  test  the  value  ot 
aluminum  for  stirrups,  etc.,  but  hitherto  the 
increased  cost  has  stood  in  the  way  of  any 
material  reduction  being  made  in  the  weight 
carried  by  cavalry  horses. 

The  turning  of  the  corner,  if  in  a  business 
sense  a  fact,  is  not  so  with  those  who  refuse 
to  see  it.  It  is  a  pity  that  so  many  men  look 
at  things  through  a  liver  medium,  and  fail  to 
take  even  a  dose  of  prosperity  without  the 
usual  drop  of  bile.  The  loss,  of  course,  is 
their  own,  as  with  the  man  who  believing 
that  there  are  no  fish  in  the  stream,  has  the 
less  to  put  in  his  pan.  Faith  is  as  much  a 
virtue  in  business  as  elsewhere,  and  the 
business  man  who  is  practically  bankrupt  of 
this  quality  is  likely  to  be  the  same  in  body, 
pocket  and  success. — Age  ot  Steel. 
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Two-Ply  Twisted  Fence  Strand. 

Galvanized  Fence  Staples 

Oiled  and  Annealed  Fenee  Wire 


Manufactured    by. 


The  B.  GREENING  WIRE  CO.,  Ltd. 

Write  for  Catalogue.  HAMILTON,  ONT. 


White  Lead 


TRADE   MARK 


Unicorn  Pure 
Russian  Pure 
Thistle 
Crescent  Star 


NOTE  THE  BRANDS 

Known  all  over  Canada.     We  offer  them  with- 
out any  restrictions.     Write  for  prices. 

A.  RAMSAY  &  SON,  MONTREAL 

ESTABLISHED  1842. 


ADAM   HOPE 
&  CO., 

Offer  for  Sale 


HAMILTON 


'Pioneer"  and  "Sloss" 

PIG   IRON 

These  are  fine  foundry  irons,  being  strong 

and  large  scrap  carriers. 
Also  all  the  -well-known 

Scotch  Brands, 

Broken  Car  Wheels, 
and  Railway  Cast  Scrap. 


Wire  Fencing  Plyers 

MANUFACTURED   BY 

H.    BOKER 

Are  the  leaders  for  Fine  Quality  and 
Low  Price. 


TRADE 


t^fc 


MARK 


SUMMER 


OXFORD 


STOVES 


ECONOMICAL. 


EFFICIENT. 


BEAUTTFUL. 


Oxford  Gas  Ranges 


5  SIZES. 


Bakes,  Boils  and  Roasts  quickly 
and  uniformly. 

Are  Immense  Water  Heaters 

No  Waste.        No  Odor. 


GAS  RANGE. 


Oxford  Oil  Gas  Ranges 


5  SIZES. 


Makes  its  own  Gas  as  it  Burns  it. 

Makes  Gas  from  Ordinary  Coal  Oil. 

Bakes,  Roasts  and  Boils  perfectly.  Cost  of  Fuel   *^c.  per  hour. 

No  Odor.  No  Wick.  OIL  GA8  RANGE 

PEOPLE  WILL  ASK  FOR  THEM.  YOU   MUST  HAVE  THEM. 

Send  for  Price  List  of  our  Latest  Production  THE  OXFORD  GRADUATE  Wood  and  Coal  Cook  Stove. 


THE  GURNEY  FOUNDRY  CO,,  ltd,,  Toronto.    THE  GURNEY-MASSEY  CO,,  ltd.,  Montreal. 
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GEO.  A.  COWAN,  Montreal  Agent,  204  St.  James  St. 


Fuel  is  a  Large  Item  in  Your  Expense  Account 

CUT  IT  DOWN  ONE-THIRD 

By  coveriDg  your  Steam  Pipes  and  Boilers  with  SECTIONAL  MINERAL 
WOOL  COVERING,  preventing  condensation  and  loss  of  steam. 

Others  have  done  it,  why  not  you  ?    Pull  line  ASBESTOS  GOODS 
on  hand 

Canadian  Mineral  Wool  Co.,  Ltd., 

Ill  BAY  STREET,  TORONTO. 
GEO.  R.  THOMPSON  &  CO.,  Manitoba  Agents,  Winnipeg. 


"VAT  VE   VANTS   IS  ORDERS." 

New  York,  Nov.  21,  1893. 

THE  following  was  issued  on  a  neatly 
gotten-up  card  by  the  Plumbers' Trade 
Journal,  and  Hardware  takes  pleas- 
ure in  reproducing  it  for  the  delectation 
of  its  readers  :  Mr.  Ernstein,  Dear  Sir, 
— Ve  hat  receivt  your  ledder  von  de 
18th  mit  exbense  agount  and  roudlist.  Vat 
ve  vant  is  orders.  Ve  haf  blenty  maps  in 
N.  Y.  vrom  vich  to  make  up  roudlists,  also 
big  families  to  make  aggspenses.  Mr. 
Ernstein  ve  fint  your  exbense  agount  shows 
$2.50  for  billiards.  Blease  don't  py  any 
more  billiards  for  us,  vat  ve  vant  is  orders. 
Also  ve  do  see  $7.50  for  a  horse  and  buggy. 
Vere  is  de  horse,  and  vot  you  do  mit  the 
buggy  ?  De  rest  von  your  aggsbense 
agount  is  nix  bud  schleepers.  Vy  is  it  you 
don't  ride  more  by  day  time?  Ve  send 
you  to-day  py  frade  2  boxes  cigars,  one 
costed  $1.40  de  oder  90  cents.  You  can 
schmoke,  de  Si. 40  box,  gif  de  oders  to  your 
gustomers.  Ve  sendedyou  also  samples  off 
sanitary  affairs  principally  commodes,  mit 
scyphon  attachments  vot  costest  us  $7 
apiece.  Sell  them  for  $37.  If  you  can't  get 
$37  take  $7.25.  Vot  ve  vants  is  orders. 
Dey  is  a  noveldy  as  we  haf  dem  in  stock 
since  de  fight  began  at  de  potteries  und 
aind  sold  none  seence.  As  de  vitrified  vare 
is  de  best  seller.  Mine  brudder  Louis  say 
you  should  stop  in  Hamuldon,  Ohio.  His 
gousin  Marx  Blum  lifs  dere.  Louis  say  that 
you  should  sell  Blum  a  good  bill.  Try  him 
on  those  $37  W.C.  first.  Git  good  prices. 
He  is  Louis  gousin.  Sell  him  mostly  for 
cash,  tell  him  ve  vant  orders.  Also  Louis 
say  vat  you  can  leaf  Columbus  at  11.40  in 
the  nighd  und  get  by  Hamuldon  at  3.35  in 
de  morning.  Louis  say  to  do  this  und  you 
wond  need  no  schleeber.  Vat  ve  vant  is 
orders.  Don't  date  any  more  bills  aheat  as 
de  days  are  longer  in  somer  as  in  vinter. 
Louis  say  don't  show  Marx  Blum  his  gousin 
any  of  de  gott  sellers.  Und  remember  Mr. 
Ernstein  vit  us  eder  you  do  pizness  or  you 
don't  do  noddings  at  all,  vat  ve  vant  is 
orders. 

Yours  very  truly, 
Takeanorderortwo  and  Company, 
Dealers    in    Sanitary  Fixtures  and  W.C's, 
mit  de  best  seat  attachments. 


The  splendid  exhibit  of  iron  work  in  the 
Mining  Building  at  the  World's  Fair,  made 
by  Stumm  Bros.,  of  Germany,  was  put  up  at 
a  cost  of  $75,000,  and   contained  all  grades 


The  Houghton 
Patent  Key 
Lock  Wrench 


Combines  strength,  simplicity  and  durability,  and  is  unequalled  for  ease  and  rapidity  of  adjust- 
Manufactured  in  all  sizes  by  THE  PARIS  TOOL  MFG.  CO.,  LTD.,  1'ARIS,  ONT. 


of  iron  work  manufactured  at  S.umm  Bros.' 
work; — the  largest  in  Europe.  The  total 
weight  was  90,000  pounds,  and  it  required 
almost  a  year  to  put  the  exhibit  in  shape. 
After  the  Fair  it  was  presented  to  the  Colum- 
bian Museum.  The  exhibit  was  feund  too 
bulky  for  the  use  of  the  museum,  so  permis- 
sion wasobtained  ofthe  authorities  in  Wash- 
ington to  dispose  of  it  and  use  the  proceeds 
for  the  benefit  of  the  museum,  thereby  sav- 
ing the  duty,  which  would  be  $6.72  per  ton. 
A  Chicago  firm  has  purchased  the  exhibit 
for  $3,000,  and  it  will  go  into  a  scrap  pile. 

Articles  of  incorporation  ofthe  Erie  Canal 
Traction  Co.  have  been  filed.  The  principal 
object  for  which  the  company  is  formed  is  to 
produce,  purchase,  sell  and  distribute  power 
in  the  form  of  electricity  or  otherwise,  for  the 
propulsion  or  traction  of  boats  and  vessels 
upon  the  Erie  Canal.  The  directors  are: 
Geo.  G.  Haven  and  Richard  S.  Hayes,  of 
New  York,  representing  the  Metropolitan 
Traction  Co.,  of  New  York  city ;  Hon.  Thos. 
C.  Piatt,  Adrian  Iselin,  jr.,  banker  ;  Baron 
Louis  A.  Von  Hoffman,  Alfred  S.  Heidel- 
bach,  all  of  New  York  city,  and  Charlton  T. 
Lewis,  of  New  York,  counsel  for  the  Mutual 
Life  Assurance  and  secretary  and  treasurer 
of  the  Cataract  General  Electric  Co. 


TORONTO  PICKET 
WIRE  FENCE  CO. 

221  River  St.,  Toronto 
Picket  and  Woven 

Wire  Fencing 


Send  for  >e\v  List 


TORONTO  AND  STRATFORD. 

Canada's  Greatest    Business    Schools, 

rrvQTV  nfil  I  ARQ  invested  in  a  first- 
rUn  I  I  UULLr\nO  class  business  educa- 
cation  will  produce  highly  satisfactory  results. 

Others   have  found   it   a    paying  investment 
Why  don't  you  try  it  ? 
Write  (or  catalogues. 

SHAW  &  ELLIOTT,  Principals. 


LIQUID 
GLUE 

BEST. 


THE  ART  METROPOLE,  Agents. 

131  Yonge  Street,  TORONTO. 
The  Best  is  the  Cheapest. 

STANDARD  BELT 


GUARANTEED. 


J,  L.  GOODHDE  &  CO.,  D""I1, ' 

A  full  stock  of  our  goods  kept  on  hand 
by  our  Western  representative, 

H.  D.  SIMMONS  &  GO. 


Telephone  2164. 


85  York  St.,  Toronto 


OUR  SALES  OF 

"    Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 


"BURHAM 


"BURHAM"  Brand  outranks  all  others 
Try  it  and  be  convinced 

Sole  Consignees  for  Canada, 

IWRAE  &  CO.,  OTTAWA 

Weather  and  Waterproof  Paint 


Process  Patented. 


Unequalled  for  Covering 

Capacity  and  Darability 

Prepared  Ready  For  Use. 

All  Colors  Kept  in  Stock.     Write  for  Price 
List  and  testimonials. 


122  and  124  Richmond  St.,  East, 
TORONTO. 
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Wall  Dusters 

Our  Wall  Duster  is  a  common-sense  article 
which  only  has  to  be  shown  to  be  sold. 
Send  for  Price  List. 

FRANK  HOLT,  81  coibome  street,  Toronto 


DEDERICK'S  PATENT  STEEL  SHELL, 

HAY  PRESSES. 
Made  of  Steel— lighter,  stronger   cheaper,  more 
power,  everlasting,  and  competition  distanced. 


Also  all  styles  of  Bale  Ties  made  from  the 

Best  Steel  Wire. 

Manufactured  by  BOYD  &  CO.,  Huntingdon,  Q. 


BERGER  BROS. 


Tinners'  Hardware 
and  Roofers'  Supplies. 


The  best  Eave  Trough  Hangers  and  Pipe  Fasteners 
on  earth.  Berger's  Long  Eave  Gutter,  Pipe  Hooks  and 
Fasteners  of  every  description.  Also  Ridging,  Crest- 
ings.  Finals,  Registers  and  Ventilators.  Don't  buy  un- 
til you  have  our  price.     Samples  and  catalogue  free. 

237  ARCH  ST.,   PHILADELPHIA,    PA. 


LllCaS  GreeFIS  rest  the  eyes 

LllCaS  Greens  quiet  the  mind 

LucaS  Greens  are  permanent 

LllCaS  Greens  equal  nature's  greens 


John   Lucas  8-  Go. 

Manufacturers 


j  WRITE 
•  FOR 

♦sample         Philadelphia 

\ CARDS 


New   York 

Chicago 


Canada  Iron  Furnace  Co,,  Lid, 


Manufacturers  of 


CHARCOAL  PIG   IRON 

MONTREAL. 

BRAND  "  C.  I.  F."THHEE  RIVERS 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO.  E.  DRUMMOND, 

Managing  Director  and  Treasurer 


NUMEROUS 

PRIZE 
MEDALS 


3HEFFIEIJLV 

CUTLERY 


r 


trade:  /IB 

yiAR.1^5 


ESTABLISHED 

OVER  A 
CENTURY 


Canadian  representative,    J\m     HL     SY flVIOIMDo 


BLACK 
DIAMOND 


FILE 
WORKS, 


21    Richmond  St.,  Philadelphia,  Pa. 

GL  &c  HI.  ZB^IRlSriETT, 

MANUFACTURERS  OF 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  _        Lightning  Sawfiles. 

EVERY  OTHER    DESCRIPTION  OF  SAW   FILES. 


I  The  1 

|  Dead  j 

§  Advertise  1 

|  Not.  | 
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BUSINESS  CHANGES. 

DIFFICULTIES.ASSIGNMENTS,  COMPROMISES. 

Wm.  B.  Mills,  general  store,  Arden,  has 
assigned  to  Jas.  Daley. 

A.  Peloquin  &  Co.,  general  store,  Pointe 
Dusault,  Que.,  have  assigned. 

Chas.  F.  Ernst,  electric  light,  New  Ham- 
burg, has  assigned  to  Lewis  Hahn. 

Samuel  Graham,  blacksmith  and  carriage- 
maker,  Port  Perry,is  offering  to  compromise. 

G.  J.  Gebhardt,  manufacturers'  agent,  etc., 
is  offering  to  compromise  at  I2j£c.  on  the 
dollar. 

Boursier  &  Co.,  general  store,  St.  Martine, 
Que.,  have  assigned  to  Lamarche  &  Olivier. 

The  creditors  of  J.  Muckleston  &  Co., 
hardware,  etc.,  held  a  meeting.  A  statement 
is  being  prepared. 

A  Toupin,  general  storekeeper,  Cham- 
plain,  Que.,  is  offering  to  compromise  at 
35c.  on  the  dollar. 

Hypolite  Dufour,  general  storekeeper, 
Murray  Bay,  Que.  is  offering  to  compromise 
at  55c.  on  the  dollar. 

F.  W.  Young  &  Co.,  general  stjrekeepers, 
Seeley's  Bay,   Que.,  are  offering  to  compro- 
mise at  40c.  on  the  dollar. 
PARTNERSHIPS  FORMED  AND  DISSOLVED. 

Lecompte  Jerome  &  Fils,  plumbers,  Mon- 
treal, have  dissolved. 

J.  O.  Norbert,  Louiseville,  Que.,  is  start- 
ing business  in  hardware. 

Waring,  White  and  Co.,  machinists,  St. 
John,  N.B.,  have  dissolved. 

Jos.  Avila  Paiement  has  been  registerd 
proprietor  of  the  firm  J.  A.  Paiement  &  Co., 
stoves,  etc..  Montreal. 

Jos.  Ouimet  and  Jos.  Brodeur  have  regis- 
tered proprietors  to  carry  on  business  as 
plumbers  under  the  style  of  Ouimet  & 
Brodeur. 

Jas.  Desforges  and  Aime  Geoffrion,  Mon- 
treal, have  registered  proprietors  to  carry  on 
the  hardware  business  under  the  style  of 
Desforges  &  Geoffrion. 

John  W.  and  James  H.  Inch  and  Harry 
E.  Palmer,  Oak  Point,  N.B.,  have  registered 
co-partnership  to  carry  on  business  as  gen- 
eral storekeepers,  under  the  style  of  Inch, 
Palmer  &  Co. 

SALES  MADE  AND    PENDING. 

The  business  of  C.  Becker,  tinsmith,  Mor- 
riston,  is  advertised  for  sale. 

The  stock  of  R.  A.  Precourt,  hardware, 
Montreal,  was  sold  at  50c.  on  the  dollar. 

The  assets  of  Thos.  Wilson  &  Co.,  whole- 
sale and  retail  hardware,  Montreal,  are  to 
be  sold. 

The  estate  of  J.  W.  Sapwell,  general  store; 
hardware  stock  is  advertised  for  sale  by 
tender. 

The  stock  of  A.  Vizina,  general  store- 
keeper, St.  Genevieve  de  Batiscan,  has  been 
sold  at  6g)4c.  on  the  dollar. 

The  stock  of  Geo.  Yates,  general  store- 
keeper, Oil  Springs,  is  advertised  to  be  sold 
by  auction  on  the  16th  inst. 

The  stock  of  A.  Nelson  &  Co.,  general 


Effect  produced  from  reading  a  single  copy  of 
THE    HARDWARE   HERCHANT. 


storekeepeis,  Walkerton,  is  advertised  to  be 
sold  by  auction,  under  chattel  mortgage. 
CHANGES. 

S.  J.  Dutton,  general  storekeeper,  Parkhill, 
has  sold  out  to  W.  A.  Milne. 
FIRES. 

Imperial  Oil  Co.,  Ltd.,   Petrolea,  partially 
burnt  out;  insured. 

John  Inglis  &  Sons'  machine    shop,   To- 
ronto, partially  burnt. 


At  the  recent  large  fire  at  Brechin,  Ont., 
the  following  merchants  were  burnt  out  : 
J.  Barker,  boots  and  shoes  ;  Jas.  Clark,  tin- 
smith and  hardware ;  G.  Gillespie,  harness  ; 
J.  W.  James,  wagon  maker  ;  Samuel  Luck, 
carriage  builder ;  John  McQuaig,  black- 
smith ;  M.  McGrath,  agricultural  imple- 
ments ;  A.  J.  O'Boyle,  general  store. 
DEATHS. 

J.  B.  Raymond,  of  the  firm  Chas.  Ray- 
mond &  Co.,  general  store  and  founders, 
Isle  Verte,  Que.,  is  reported  dead. 
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Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of   Hot    Pressed 
Nuts,  Square  and  Hexagon 


"Superior"  Copper  Range 

BOILER 

Made  of  the  best  Lake  Superior 
Copper  throughout,  except  the  nip- 
ples which  are  brass.  We  braze  the 
nipples  instead  of  soldering  them, 
because  soldering  does  not  give  sat- 
isfaction. The  inside  of  each  boiler 
is  thoroughly  tinned.  The  heads  are 
united  to  the  body  by  means  of  a 
threelold  lock,  which  makes  a  dur- 
able and  absolutely  secure  joint 

We  have  SEVEN   CLAIMS 

on  our  new  range  boiler, 
r.  The  process  of  uniting  the  round 
heads  to  the  body. 

2.  Combination  brass  with   vacuum 

valve. 

3.  Combination  hot  and  cold  water 

tubes. 

4.  Flanged  nipples  brazed  to  boiler. 

5.  Coupling  on  bottom  of  boiler. 

6.  Cylindrical  portion  of  boiler  hav- 

ing longitudinal  brazed  joint. 

7.  The  process  of  producing  a  longi- 

tudinal joint. 

All  our  boilers  are  tested  to  200 
lbs.  hydraulic  pressure  and  stamped. 

We  can  compete  with  anything  in 
the  market      Write  for  prices. 

Coulter  &  Campbell 

155  and  157  George  St.,  TORONTO 


EXCELSIOR 


THE    NEW 

Is  the 

A.  R.  WOODYATT  So  CO 


Easiest    Running,    Closest   Cutting, 
Best    Quality,   Most  Satisfactory 


Horse  Lawn  Mower 

QUELPH,  CAN. 


In 


Portland  Cements  Calcined  Plaster 

Sewer  Pipes  Fire  Bricks  and  Clay 

Chimney  Linings  and  Tops      Enamelled  Porcelain  Sinks 

Mortar  Stains,  and  General  Builders'  and  Contractors'  Supplies 

W.  McNALLY  &  CO. 


Carry  the  Largest  Stocks  and 
Quote  Lowest  Prices.   .    .    . 


MONTREAL 


RAZORS 

Pocket  Kniyes 
Butcher  Kniyes 
Table  Cutlery 
Carvers,  Etc. 

Rearing  the  mark  of  the  Fox  Cut- 
lery Manufacturing  Co.,  are  equal 
in  quality  and  finish  to  anything 
manufactured.  Import  orders  now 
being  booked  by 

Painchaud.Squire  &  Co. 


****■--■. 


SOLE   AGENTS. 
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A  TRADE   OR  A  PROFESSION. 

THE  question  of  a  trade  or  a  profession 
is  one  that  every  young  man  should 
take  into  careful  and  serious  consider- 
ation before  completing  his  education.  It 
makes  but  little  difference  whether  he  gradu- 
ates from  the  common  school  or  otherwise, 
he  should  be  able  to  judge  for  himself  by 
that  time  what  business  would  be  the  most 
congenial  to  his  taste.  Parents  often  make 
one  of  the  greatest  mistakes  of  their  lives, 
especially  those  possessed  of  ample  means 
for  educating  their  sons,  in  urging  them  to 
choose  a  profession  that  is  not  at  all  con- 
genial with  their  natural  inclinations,  and 
for  which  they  are  neither  mentally  or 
physically  adapted. 

Many  a  poor  doctor  or  briefless  lawyer  is 
thus  turned  out  by  spoiling  a  good  machinist 
or  wood-worker.  The  fact  is,  but  tew  men 
will  be  found  who  will  not  manifest  a  deci- 
ded taste  for  some  particular  avocation  long 
before  their  education  is  completed,  and 
while  it  is  the  duty  of  every  parent  to  care- 
fully observe  his  natural  inclinations  and  to 
offer  such  advice  as  he  may  choose  to  give 
with  reference  to  his  future  avocation  in  life, 
he  should  never  insist  upon  thwarting  his 
natural  inclinations  or  abilities  to  choose 
his  own  profession.  Cases,  however,  may 
be  met  with  (but  they  are  exceptions  and 
not  the  rule)  where  a  boy  may  arrive  at  the 
age  of  sixteen  or  seventeen  years,  and 
whether  from  indolence  or  otherwise  never 
manifest  any  particular  interest  in  any  trade 
or  profession.  But  such  cases  are  not  com- 
mon, and  where  such  is  the  case  it  matters 
but  little  what  trade  or  profession  he  finally 
adopts,  if  any ;  the  chances  are  that  his  future 
success  will  be  somewhat  problematical. 
Again  the  boy  at  sixteen  who  has  always  mani- 
fested a  decided  taste  for  tools  and  prefers 
to  read  such  books  as  treat  of  mechanics  and 
engineering,  instead  of  his  father  insisting  up- 
onhisstudying  the  law,  or  medicine,  thoseme- 
chanical  tastes  should  be  cultivated,  so  that 
when  he  has  completed  his  education  he  will 
be  competent  to  choose  his  own  trade  or 
profession,  whatever  that  may  be,  and  if 
left  to  his  own  free  will  he  will  be  more 
liable  to  succeed  in  after  life  in  that  business 
than  in  any  other,  and  it  is  better  for  the 
son  of  a  wealthy  father  to  become  an  emi- 
nent scientific  mechanic  or  engineer  than  to 
study  the  law  or  medicine  and  become  an 
unsuccessful  lawyer  or  a  third-class  physi- 
cian. It  is  a  fact  that  as  society  is  constituted 
young  men  of  wealthy  parents  are  led  to 
consider  that  it  is  beneath  their  dignity  to 
soil  their  delicate  hands  with  the  work  of  a 
mechanic,  and  although  his  natural  taste 
may  be  in  that  direction,  he  will  prefer  to 
study  the  law  as  a  more  genteel  profession 
and  depend  upon  father's  money  to  help  him 
out  if  he  does  not  meet  with  success  in  a 
profession  that  he  should  know  he  is  not 
adapted  for,  and  it  not  unfrequently  hap- 
pens that  when  he  has  completed  his  studies 


and  is  admitted  to  the  bar,  when  his  office  is 
opened  in  due  form  with  the  sign  of  "  Attor- 
ney and  Counselor  at  Law,"  the  expected 
clients  do  not  materialize,  and  he  is  obliged 
to  fall  back  upon  father  to  help  him  to  meet 
the  current  expenses  of  his  family,  provided 
he  is  unfortunate  enough  to  have  one.  But 
after  a  time  misfortune  may  overtake  the 
father  and  he  loses  his  property  and  is  no 
longer  able  to  furnish  the  needed  assistance. 
His  resources  being  thus  cut  off,  with  no  one 
to  depend  upon  but  himself,  then  perhaps 
for  the  first  t;me  in  his  life  he  discovers  his 
mistake  in  not  choosing  a  business  more 
congenial  to  his  taste  and  one  in  which  in 
all  probability  he  would  have  succeeded. 
Another  mistake  is  often  made  by  the  young 
man  just  out  of  school  who  is  averse  to  soil- 
ing his  delicate  hands  by  honest  labor  in 
listening  to  the  flattering  inducements  held 
out  by  the  commercial  colleges  and  the 
promises  of  lucrative  positions  as  a  book- 
keeper as  soon  as  his  course  is  completed, 
when  they  well  know  that  the  business  is  so 
overcrowded  that  it  is  next  to  an  impossi- 
bility to  obtain  a  situation  at  any  price,  and 
even  when  they  are  fortunate  enough  to  ob- 
tain one  it  is  at  a  salary  not  sufficient  to  pay 
their  board  in  any  first-class  boarding 
house. 

This  practice  should  be  condemned  by 
all  honest  men,  and  there  is  not  a  city  or 
town  but  these  institutions  will  be  found 
which  hold  out  such  inducements  to  young 
men,  that  those  who  graduate  from  their 
college  will  have  no  trouble  in  this  respect. 
Still  in  those  same  places  hundreds  of 
young  men  who  have  graduated  at  their 
college  are  walking  the  streets  unable  to 
find  employment  at  any  price.  Now,  while 
we  have  nothing  to  say  against  the  commer- 
cial college  as  an  institution  of  learning,  and 
a  course  of  instruction  in  such  institutions 
cannot  but  be  of  benefit  to  any  young  man, 
we  do  decidedly  object  to  the  manner  in 
which  many  young  men  are  induced  to 
spend  their  last  dollar  with  the  promise  of  a 
good  situation  as  soon  as  their  course  is 
completed.  On  the  other  hand,  the  young 
man  who,  after  finishing  his  education,  is 
not  afraid  to  soil  his  hands,  has  entered  the 
machine  shop  or  planing  mill  with  the  de- 
termination to  learn  the  business  ;  if  he  is 
industrious  during  his  apprenticeship,  the 
chances  are  ten  to  one  that  he  will  find 
steady  employment  at  fair  wages,  at  least, 
after  his  apprenticeship  is  completed. 

As  a  rule  all  shop  and  mill  proprietors, 
whether  it  be  a  machine  shop,  planing  mill, 
or  other  manufactory,  always  prefer  to  keep 
those  men  who  have  learned  their  trade  with 
them  and  been  faithful  and  industrious 
workmen,  in  preference  to  all  others,  and 
should  business  become  dull  and  necessary 
to  reduce  their  force  of  men,  these  workmen 
are  always  the  last  to  go.  Again,  when  we 
compare  the  success  in  life  among  the  differ- 
ent trades  and  professions,  it  will  be  found 
that  fully  as  many  mechanics  and  engineers 


have  obtained  wealth  and  position  as  will  be 
found  in  those  which  are  termed  the  learned 
professions. 

While  it  may  be  true  that  all  mechanics 
cannot  expect  to  become  wealthy  proprie- 
tors, it  is  also  true  that  all  lawyers  do  not  be- 
come members  of  Congress  or  Senators. 
Neither  do  all  doctors  become  professors  in 
the  medical  college. 

Still  there  is  no  question  but  at  the  pre- 
sent time  will  be  found  more  hard-working  ^ 
mechanics  earning  not  only  a  comfortable 
living,  but  saving  money  and  owning  their 
homes,  than  an  equal  number  of  briefless 
lawyers  or  idle  physicians,  to  say  nothing  of 
the  multitude  of  idle  bookkeepers  and  others 
without  a  trade  who  are  constantly  walking 
the  streets  of  every  town  and  city  seeking 
employment  at  starvation  prices.  With  the 
vast  improvements  in  mechanical  science, 
there  is  but  little  to  fear,  but  the  mechanic 
stands  as  good  a  chance  as  anyone  in  the 
future. — C.  E.  Tompkins,  in  Age  of  Steel. 


NEW  ADDITION   TO   CUTLERY. 

CUTLERY  for  the  table  has  received 
a  new  addition  to  its  ranks.  It  con- 
sists of  an  extra  strong  square 
shoulder  on  the  tang,  which  is  square 
throughout,  and  has  a  new  method  of  clench- 
ing the  tang  at  the  end  of  the  handle.  The 
tang  is  enlarged  at  a  point  near  the  bottom, 
and  squared  so  as  to  fit  exactly  into  the  hole 
cut.  This  squaring  of  the  bolster  strength- 
ens the  knife  in  a  remarkable  degree.  The 
tang  is  squared  throughout,  and  passes 
completely  through  the  handle,  being 
secured  in  position  at  the  bottom  by  means 
of  a  ring  washer.  In  addition  to  the  ele- 
ment of  strength  imparted  to  the  whole  of 
the  article,  the  strengthening  of  the  tang  on 
the  handle  side  causes  the  knife  to  be  self- 
balancing,  an  important  point  as  regards 
cleanliness,  the  blades  being  prevented  from 
touching  the  table  cloth.  The  advantages 
of  this  patent  are  that  the  blades  cannot 
possibly  be  bent  back  or  twisted  round  in 
the  handles  ;  the  weight  of  the  shoulder 
makes  them  self-balancing,  thus  obviating 
the  use  of  lead  or  other  weighting  materials, 
which  only  weakens  the  handles. — House- 
furnishing  Review. 


IRON  BOUNTIES. 


A  return  was  laid  on  the  table  of  the 
House  of  Commons,  Tuesday,  showing  the 
various  amounts  paid  by  way  of  bounty  on 
pig  iron  produced  in  Canada  since  the  date 
of  the  last  return.  The  figures  given  cover 
the  period  from  February  3,  1893,  to  March 
8,  1894.  In  that  time  60,035  tons  of  pig  iron 
were  produced  in  the  Dominion,  and  on  this 
the  bounty  of  $2  per  ton  amounted  to  $120,- 
070,  divided  as  follows  :  New  Glasgow  Iron, 
Coal,  and  Railway  Co.,  New  Glasgow,  N.S., 
$52,113  ;  Pictou  Charcoal  Iron  Co.,  Pictou, 
N.  S  ,  $1,420  ;  Canada  Iron  Furnace  Co., 
Ltd.,  Three  Rivers,  Quebec,  $15,225  ;  Lon- 
donderry Iron  Co.,  Lid.,  Londonderry,  N.S 
$47,203  ;  John  McDougall  &  Co.,  Drum- 
mondville,  Quebec,  $4,109. 
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HALF  PRICE 

HP  HE  original  selling  price  of ''Ideas  for  Hard- 
ware Merchants'  was  $1.00;  the  price  now 
is  50  Cents,  and  only  handled  by  ourselves. 
We  bought  out  the  publishers  at  a  bargain,  hence 
the  exceedingly  low  price. 

"  There  is  a  tide  in  the  affairs  of  men 
Which  taken  at  the  flood  leads  on  to  fortune  ; 
Omitted,  all  the  voyage  of  their  life 
Is  bound  in  shallows  and  in  miseries." 

This  is  the  opportunity  of  your  life.  Will 
you  grasp  fortune  as  she  rapidly  glides  past  you 
and  within  reach  ?  We  have  only  a  limited  num- 
ber of  copies  and  they  are  rapidly  going.  Mailed 
on  receipt  of  price,  postage  prepaid. 


The  J.  B.  McLean  Publishing  Co. 

10  Front  Street  East,    Toronto,    Ont. 
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HARDWARE, 


TELEPHONE    1780. 


J.  H.  FARR  &  CO.  ««  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,   Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 

-      TORONTO,    ONT. 


8  to   16    MORSE    STREET, 


For  Iron  Fencing, 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


W.  &  S.  BUTCHER,  Sheffield,  England,  Makers  for  over  01SE  HUNDRED  YEARS 

©f  the    celebrated    "WADE    &    BUTCHER"     Razors,    and    the    Original   Manufacturers 

of  Hollow  Ground  Razors,  can  with  confidence  highly        ^~>^ 
recommend  their  goods  and  particularly  their       \j~) 

Brand  as  being  the  most  perfect  Extra  Hollow  Ground  Razors  ever 
manufactured  and  especially  suited  for  the  use  of  Barbers  and  for  priv- 
ate use.  Genuine  Razors  are  marked,  with  one  of  the  following  Corpor- 
ate Trade  marks  : 


WADE  &  BUTCHER, 
SHEFFIELD,  ENGLAND. 

®m> >>J| 


OR 


OR 


JAMES  HUTTON  &  CO.,  Agents, 


FOB  SALE  BY  ALL  DEALERS  IN  HARDWARE,  CUTLERY  and  FANCY  GOODS 

Montreal 


CURSEflT    MARKET    QUOTATIONS. 


METALS. 


Tin. 

Liamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  20,   21 
Straits "     ....  20.    21 

Tin  Plates—  Charcoal  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes So  50  $5  75 

I.X.,           "           6  75    7  00 

I.X.X.,        "           8  00    8  25 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 4  00    4  25 

IX              "             5  00    5  25 

I'XX  ,        "            6  00    6  25 

I.XXX.,     "             7  00    7  25 

D.C.,12Jxl7         3  75    4  00 

DX.    ..   4  75    5  00 

D.X.X.        "            5  75    6  CO 

Note. -Other  brands  might  be  shaded 

by  25c.  per  box. 

Coke  Plates— Bright 

Bessemer  Steelr 

I.C.,  usual  sizes    3  35    A  50 

I.C.,  special  sizes 3  60    3  75 

Charcoal  Plata— Terne. 

Dean  or  J.G.  Grade— 

I  C.  20  x  28,  112  sheets 7  25 

I.X.  Terne  Tin 9  25    9  50 

Old  process  I.C 13  00 

«    v      "      I.X 16  0C 

Charcoal  Tin  Boiler  Plates. 

Cooklev  Grade—  Per  lb. 

X.X.",  14x56,  50  sheet  bxs  ) 

14x60,  "  \  64c,    7c 

Ux65,  ) 

Tinned  Plates 

72x30  up  to  24  gauge 6J    6J 

26        "     6}    7 

28        "     7J     7  J 

Iron  and  Steel. 

Base  Price 

Common  Bar,  per  100  lb   ..  81  85  190 

Refined      "                "             ..     2  35  2  65 

Horse  Shoe  "          "             ..    2  60  2  75 

Band              "          "             ..     2  50  2  60 

Hoop              "            '            2  60 

Swedish         "           "             ..     4  00  4  25 

leigh  Shoe  Steel 2  50 


Tire  Steel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb   0  10    0  14 


Russian  Sheet 

Tank  Platesl-5  and  thicker 

Biiler  Rivets 

Boiler  Tubes. 


0  104  0  11 
2  00  2  25 
4  50    5  00 


i-inch 
-inch 


lOJc 
13J 


Steel  Boiler  Plate. 


\  inch  $2  45 

|ft    "      2  35 

4      ''      ndthicker 2  25 

Sheet  Iron, 

1  to  20  gauge  2J,  3 

22  to  24      "      2f ,  24 

26  "       24,2} 

28  "      2J.3 

Canada  Plates. 

Alldull 2  65 

J  polished 2  75 

All  Bright  2  90 

Iron  Pipe. 

Wrought  62J  and  5p.c.  to  65  p.c. 

Galvanized,  40  to  45  per  cent. 

Cast,  soil,  2,  3,  4  and  5  in.,  50  and  lOp.c. 

Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 5,    5J 

26  gauge,  "       SJ,  5* 

28      "  "        5J,  of 

Gordon  Crown— 

16  to  24  gauge,  per  lb  5,  5J 

26  gauge,  "         54, 54 

28      "  "  54,  5| 

Note — Cheaper  grades  about    J  cen 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb . . 
i 


Trace 


5-16  ' 
K 

7-16 

% 

% 

X 


6     6  3-5 

41 

4', 

i 


a 

4| 

4 


..2  4-5 


.  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 


9 

22 

90 
2  70 

0  50 


1  10 


Copper — Ingot. 

English  B.  S  ton  lots  0  11J  0  12 

Lake  Superior  0  12}  0  13 

Bolt  or  Bar. 

Cut  lengths,  round,  i  to  |  in.  $0  22  $0  25 
"  round  &  square 

1  to  2  in 0  20    0  23 

Vote— Complete,  lengths  abou  If  teen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

Untinned,  14  oz,  and  light, 
16  oz,  14x48  and  14x60 $0  15    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  16    0  17 

Note — Extra  for  tinning,   2  cents  per 

pound,  and  tinning  and  half  planishing 

3  cents  per  pound. 

Planished  and  tinned,   14s 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 

4x6ft,25to301bea,perlb..  0  18    0  19 
"        35  to  45      "         "       ..  0  16    0  17 
"       50  lb  and  above  per  lb  0  15    0  15J 
Boiler  dt  T.  K.  Pitts. 

Plain  Tinned   per  lb 0  21 

Spun  "         ...     0  25 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  20  0  21 

27  to  30      "      ..  0  23  0  25 

30  and  up 0  26  0  28 

Sheets,  haru-rolled  2x4  ft...  0  21  0  23 

Zinc  Spelter. 

Foreign,  per  lb 0  04}  0  05 

Domestic    "     0  04|  0  04| 

Zinc  Sheet. 

5  cwt  casks 0  05}  0  05f 

Part  casks 0  054  0  05} 

Lead. 

Imported  Pig,  per  lb 0  i\    0  03 

Domestic  "      0  02J 

Bar,  1  pound 0  944 

Sheets,  2*  lbs,  sq.  ft,  by  roll  0  04J  0  04} 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  04J  0  04& 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  p3r  lb  and  25  p.c. 
discount. 


Note — Cut  lengths,  net  price  ton  lots 
25  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  74c. 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  14    0  15 

Standard  0  13    0  14 

Wire 0  17    0  19 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's.perlb  $0  101  0  11 

Other  makes  "    0    9J0  10 

White  Lead. 

Pure,  Assoc,  guarantee,   ground 
in  oil,  25  lb.  irons,  per  cwt      44    4  75 

No.  1  Do "  4  50 

No.  2  Do "  4  25 

No.  3  Do "  4  10 

Prepared  Paints. 

(In  i,  4  and  1  gallon  tins.) 

Pure,    per  gallon $105 

2nd  qualities    "      0  90 

Barn  (in  bbls) 0  80      0  90 

Colors  in  Oil. 

(251b  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     .0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green    0  09 

Chrome    "        0  08   f 

French  Imperial  Green 0  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwt  1  35  1  40 
"       (J.F.L.S.)"        "  2  75 

"  Roval  "  "  1  10  1  15 
Venetian  Red,  (best)  "  "  1  30  l  90 
English  Oxides  per  cwt  3  00  3  25 
American      "     )      ,.       „  .  9S  .  qn 

Canadian     "J  1  25  1  90 

Paris  Green,  per  lb  0  13J    0  15 

Burnt  Sienna,  pure,  per  lb  0  08J 

Burnt  Umber      "       0  05 

do     pure  0  08 

Drop  lilack  "       0  09 

Chrome  Yellows"      0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greens  "      0  12 

Golden  Ochre  0  03} 
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Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 8  69 

Extra        '  "        0  90 

Brown  Japan  "        0  65 

Brown  Japan,  Turpentine  p.  gal.  0  85 

No.  1  Carriage  "  1  30 

Gold  Size  Japan      per  gal.  1  00  1  20 

Pure  Orange  Shellac       "       1  95  2  05 

Hard  Oil  Finish       1  30 

Oil  Shellac 140 

White  Shellac 2  25 

Linseed  Oil  (in  bbls) 

Raw,    per  gal  0  55$  0  574 

Boiled        "       0  58$  0  60$ 

Turpentine  (in  bbls) 
Selected  Packages,  per  gal    0  48    0  50 

Castor  Oil. 

Best,  per  lb 0  07|  0  08 

Cod  Oil. 

Cod  Oil,  per  gal 0  50  0  51 

Glue  (in  bbls) 

Common,  broken 0  10  0  11 

Frenchmedal 0  11  0  13 

Cabinet  0  13  0  15 

White.extra 0  16  0  18 

Gelatine  0  20  0  30 

Strip  0  16  0  17 

Coopers    0  17  0  19 

Liquid  Glue— F.  LePage's,  dis.  20  to 
25  per  ct.  off  list;  Munn's,  dis.  25  to  30 
per  cent,  off  list. 
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Ammunition — Cartridges. 

Kim  Fire  Pistol,  dis.40to  45  p.c.  Anier- 
Rim  Fire  Cartridges,  Dom.  50  and  5. 
Rim  Fire,  Military,  net  list,  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  p.c. 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.     B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded   Shot   Shells,     "Trap"  and 

"  Dominion  '  'grade,  10  p.c 
Shot. 
Canadian,  common,  15  per  cent. 

Wads. — Baldwin's. 

per  lb 

Best  thick  white  felt  wadding, 
in  $lb.  bags 1  00 

Best  thick  brown  or  grey  felt 
wads,  in  Jib.  bags 0  70 

Best  thick  white  card  wads,  in 
boxes  of  500  each,  12  and 
smaller   gauges 0  99 

Best  thick  white  card  wads,  in 
boxes  of  500  each,  10  gauge 0  35 

Best  thick  white  card  wads,  in 
boxes  of  500  boxes,  8  gauge 0  55 

Thin  card  wads  in  boxes  of  1000 
each,  12  and  smaller  gauges...    0  20 

Thin  card  wads  in  boxes  of  1000 
each,  10  gauge 0  25 

Thin  card  wads  in  boxes  of  1000 
each,  8  gauge 0  45 

Chemically  prepared  black  edge 
grey  cloth  wads,  in   boxes  of  p.  M 
250  each- 
Hand  smaller  gauge 0  65 

9  and  10  gauge 0  75 

7  and  8  gauge 0  90 

5  and  6  gauge 1  10 

Superior  chemically  prepared 
pink  edge,  best  white  cloth 
wads,  inboxes  of  250  each — 

11  and  smaller  gauge 1  15 

9  and  10  gauges 1  40 

7  and  8  gauges 1  65 

5  and  6  gauges 1  90 

Anvils 

Per  lb 0  10    0  12$ 

Anvil  and  Vice  combined 
each 4  50 

Augers. 

Gilmour'B,  discount50  per  cent. 
Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole, Vaughan's,  each    1  35    1  60 
Excelsior,  Jennings',  discount  50  pei 

cent. 

Awls. 

Sewing  per  gross C  65    159 

Pegging,  "  ...    0  65    1  25 

Brad,  ....     0  85    1  60 

"  handled  "        ...      3  60    7  3C 

Saddlers'  "         ....     0  45    1  60 

Awl  Hafts. 
Patent  Peg,  per  gross I  .  „.    R  0„ 

"    Sewing,         "  ...J7  a5    8  00 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz....    2  80    8  30 

Axes. 
Per  box   6  00  12  00 

Axle  Grease. 
Per  gross  6  50  14  00 


Bath  Tubs. 

Zinc  discount  25  to  25  and  10  p.  c. 
Copper,  discount,   40  to  40  and  10  pc. 

off  Revised  list. 
Steel  Clad  20  p.c.  dis. 

Bells—  Hand. 
Brass.  60   to  66§. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American, eacn 2  00    5  00 

House 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz  3  35    4  75 

Moulders'    "      7  50  10  00 

Blacksmiths'   discount   35,40  percent 

Belting. 

Agricultural,  50  per  cent. 

No.  1,  leather,  dis.  40  &  5  per  cent. 

Best,  ditto,  30  to  33$  percent. 

Bench  Stops. 

Per  doz 5  00    6  00 

Bits — Auger. 
Gilmour's  dis  60  per  cent. 
Excelsior,  discount  60percei.„. 
Rockford  Common,  65  to  65  and  5  p.c. 

"       Perfection,  50  and  10  per  c. 
Jenmng's  Gen,  net  list  to  5  p.  cent  dis 

Car. 
Gilmour's,  47$  to  50perct>»it 
Expansive 

Clark's,  15  per  cent. 
Excelsior,  10  percent. 

Gimlet 

Clark's,  per  doz 0  65  0  90 

Diamond,  Shell  "      100  150 

Nail  and  Spike,  per  gross  2  25  5  20 

Blacking,  (Catchpole's). 

No.  1,  Egyptian  Blacking 9  00 

"    2,  "  "  4  50 

Blind  Rollers. 

Annex    per  doz.     125  175 

Mascot    "           1  35  1  85 

Erminie  "           1  12  1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  70. 
Tire,  dis  60  to  60  and  10  per  cent 
Stove,  dis. ,60  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  70  to  70  and  10  per  cent 

Boring  Machines. 

Complete,  with  Augers,  ea.    5  00    7  5C 
Braces. 

Barber's   6  00    7  75 

Barber's  Ratchet 10  00  11  00 

Farmers' 2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 

Japanned  Canadian,  per 

doz. pairs 0  50    3  40 

Berlin  Bronze  Cana'n   0  85    3  20 

Broilers. 
Light,  dis.  65  to  67 J  per  cent. 
Reversible,  dis.,  65  to  67$  per  cent. 
Vegetable,  per  doz.,  dis.  37$  per  cent 

Henis,  No.  8        "      6  00 

"     No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz    500    4    23 

Butts— Bros  J. 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  and  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  65  &  10  to  70  pc. 
Loose  Pins,  "    65  &  10  to  70  p.c. 
Berlin  Bronzed,  dis.  70.  70  and  5  per 

cent. 
Gen  Bronzed, per  pair  0  40    0  65 

Can  Openers. 

Acme,  per  gross   9  00    10  00 

Sardin    Scissors,  per  doz.  3  75     4  50 
Card. 

Horse,  per  doz 0  60    100 

Carpet  Stretchers. 

American,  per  doz 1  00    1  50 

Bullards  "      6  50     .... 


Carpet  Sweepers. 

Bissell,  per  doz 22  50 

World  '  21  75 

Daisy,  " 24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "       30  00    33  00 

Cartridges — See  Ammunition . 
Castors, 
Bed,  new  list,  dis.  50pc.  )  to  50  and  5 
Plate  dis.50pc.  J     percent. 

Cattle  Leaders. 

No  31  and  32,  per  gross 8  50  1125 

Cement, 

Portland,  car  load  lots 2  70 

Thorold  ,'  1  10 

Queenston       "  1  10 

Napanee         "  l  10 

Chalk. 
Carpenters'  Colored,  per 

gross  0  45    0  75 

White,  lump,  per  owt  0  60    0  65 

Red 0  05    0  06 

Crayon,  per  gross   0  14    0  18 

Chisels — Socket,  Framing  and  Firmer 
American, dis  70  per  cent. 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85     4  00 

Churns 
Daisy,   dis.  from  factory  60  and  2V4 
per  cent.    From  stock  60  per  cent. 
Clamps. 
Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.O   135 

No.  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  $  p.c. 

Cradles,  Grain. 
Canadian,  discount  25  to  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list; 

dis.  40  per  cent. 
Hart  Mfg.  Co.,  (bolt dies)  (Amer.  list) 
dis.  25  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz 0  88    1  60 

Englisn,     " 2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  per  doz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 

Morse,  dis.  37$  to  40  per  cent. 
Standard,  dis.  47}  to  50  p.  c. 

Elbows — Stove  Pipe 
$1.00  to  $2.65  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30    0  6i 

Wine,  per  doz   130    2  25 

Star,         "  2  80    3  90 

FennsCorkstops.No  zp.doz 1  70 

Petroleum,  per  doz 4  50    6  50 

Files  and  Rasps. 

Kearney  &  Foote'3  discount  Am.  List 

57$  to  60  per  cent. 
Black  Diamond,  50  &  5  per  cent.  dis. 

to  50  and  7$  Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50, 50  and  5 

per  cent. 
Toronto  File  Co..  50  and  10  to  60  p.c, 

Amer.  list 
Jowitt's,  dis.  Can.  list,  25pc.  to  27$  p.c. 
Globe  File  Co.'s  disc.  60  per  cent. 
Horse    Rasps,  Kearney  &  Foote's  dis 

Am  list,  50  p.c.  to  50  and  10  p.c. 
Horse  Rasps,  dis.  45  p.c.  Amer.Hellers 
Horse  Rasps,  Spencer's,  dis.  Can.  list 

40  p.c. 
Horse  Rasps,  Toronto  FileCo.,  50  and 

10  p.c,  Amer.  list. 

Fluting  Machines. 

Each 0  60    2  00 

Forks. 
Hay, Manure,  etc, dis. 40  to  45  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  57$  to  60  per  cent. 
Shepard's     Lightning,  dis.  50   to  50 

and  10  p.c. 

Fruit  Presses. 

Henis',  per  doz  4  00 

Enterprise,  discount  10  p.c. 
Shepard's  Queen  City,  dis.  15  p.c; 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 
Gauges — Marking,  Mortise,  etc. 
Stanley's,  dis.  50,  55 p.  c. 
Wire  Gauges 
Winn's  Nos.  26  to33,  each    165    2  40 


Glass. —  Window. 
Box  Price. 

Double 
Star.  Diamond 

Size  Per         Per       Per       Per 

United         50  ft      100  ft.    50  ft.  100ft. 
inches 
16  to  25        1  20-25         2  40         1  75 

26  to  40  1  40  2  70        2  00       

41  to  50  ....         3  10        4  50 

57  to  60  ....         3  40         ....       5  00 

61  to  70  ....        3  70        ....       5  60 

71  to 80  ....         4  10        ....       6  25 

81  to  85  4  50        ....       7  00 

86  to  90  8  00 

91  to95  9  CO 

96  tolOO  10  00 

Pilkington. 
[Discount  10  p.c.  off  for  box  lots,  and 

10  and  5  for  10-box  lots.] 

Ordinary. 

st  break $3  65 

2nd       "         3  90 

3rd       "        4  60 

4th       "         4  95 

5th       "        5  40 

6th        "        5  90 

7th        "        0  50 

Picture  Glass 
Pilkington's  ordinary. 

1st  break    4    0 

2nd       "        4  70 

3rd      "        5  40 

4th       "        5  90 

5th       "        6  50 

6th       "        6  9C 

7th      "        7  70 

Gas  Fittings  and  Staple  Brackets. 

Jas.  Barwell,  Toronto— Dis.  20  to  25  p. 
c,  free  of  du*y.  Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each   0  30    ... 

Enamelled"     0  55    „..„ 

Grindstone  Fixtures. 

P.  S.  &  W.,  per  doz 3  88    4  26 

H  am  m  e  r  s — Nai  I. 
Maydole's    net  list  to  5  per  cent.  dis. 
Can.  discount  25  to  27$  p.c 
Tack. 

Magnetic,  per  doz  i  io    l  50 

Sledge 

Canadian,  per  lb 0  12$  0  13 

Ball  Peon. 
English  and  Can.,  per  lb      0  25    0  30 
Handles. 

Axe        per  doz 00    3  50 

Store  door    "     i  oo    180 

Chest,  per  doz  pairs  040    2  50 

Chisel. 

Firmer       per  gross 3  00    4  50 

Socket  Firmer   "        325    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  35  per  cent,  to  40  p  c 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.o 

Saw. 

American,  per  doz  1  00    1  25 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz  0  50    0  8C 

Cross  Cut  Saw. 
Canadian  per  pair 0  18    0  25 

Hangers. 

Door  4  and  5  inch,  per  pair    9  40    0  80 
Lanes,  45  to  47!4  p.c.  dis 

Hatchets. 

Can.,  dis  40  to  42$  p  c. 
Hinges. 
Blind,  Parker's,  dis.  60  to  60  and  10  p.c 
"      hepard's  Noiseless,  dis.  60  p.c 
"  "    Buffalo,  dis  60  to  70  p.c. 

Light  T  and  strap,  dis  62$  to  65  per 

Heavy,  per  lb 03  3-5    0  04j 

Screw  hook  and  hinge— 

6  to  10  in.,  per  set 0  00    0  04 

12  up  "        0  CO    0  03 

Per  doz.  sets 

Screw,  Eureka '  13    1  86 

Gate,  Clark's 150    2  20 

"       Shepard's,  dis  50  to  60  p.c 

Per  doz.  pairs 

Spring     150    3  50 

"    Shepard's  Samson  1  75    1  90 
Hoes. 

Garden,  Mor  ar,  etc.,  discount  40  to 

45  per  cent. 
Planter  doz 4  00    5  0i 

Hooks—  Cast  Iron 

Birdcage,    perdoz 0  50  1  it 

Clothes  Line,    "        0  27  0  63 

Harness,  "       0  72  0  88 

Hat  and  Coat,  per  gross      100  3  00. 

Chandelier   perdoz 0  50  100 

Wrought  Iron. 

Wrought  Hooks  and  Staples,  Car. 

dis.  40  and  5  to  40and  10  percent. 
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HARDWARE. 


Wrought  Hooks  and  Staples,   Amer  Oilers, 

dis.  75  and  10  to  80  per  cent.  MoClary's  Gal  van.  Iron 

Wire.  Oil    Can,    with    Pamp, 

Hat  and  Coat, dis.  55  to  60  p. c  perdoz 19  50 

Belt,  per  1,000 0  60    2  70  Zinc  and  Tin,  dis.  50,  50  and  10. 

Screw,  bright,  Eng.,  dis.  50  to  55  per  Copper,  per  doz '.     125    3  50 

cent.  Brass,  " ...     150    3  50 

Horse  Nails  Malleablu,  dis   ab  per  ct. 
Canadian, dis.    65  to  70  Pails. 

Horse  Shoes,  Galvanized,  per  doz  2  25    3  30 

F.O.B.  Toronto  &  Hamilton  ....  $3  80  Pencils 

S  F^B.  Montreal  15c'.'  less,  and  Lon?  Dix<?.n'%?^J %°&  ■  ■••-    J  <*    <  J* 

don  5c.  more  than  above.  Larpenter. 2  25    3  bo 

Ice  Picks.  Picks 

Star, perdoz 3  00   3  25  Par  doz 6  00    9  00 

Kettles.  Picture  Nails. 

Brass  spun,  7$  per  cent.  dis.  off  new  Porcelain  Head,  p.  gross    165    3  00 

list.  Brass  Head,  "  40    1  00 

Copper,  perlb        ..    0  30    0  35  Planes 

Enamelled  Can.  50  p.c  Wood,  bench,  Canadian  dis.  60  per 
American,  60  and  5 ,  to  60  and  10  p.c  cent    Amerioau  dis  57j 

r      ,    „        ,•     ,„„'.  Wood,  fancy  Canadian,  or  American 
Lock,  Can, dis  50  p.c.  35  to  374  ner  cent 

Cabinet  Trunk  and  Pad-  Ba'iley's'stai.  R  &L.Co.)42$  to  45p.c. 

1  ock,  Am  per  gross. .....     160    4  75  M;soellaneous,  dis.  15  to  17$  per  cent 

Door,  japanned;  and  N.  P.,  85  to  3  00  Bailey's  Victor,  dis.  15  to  174  per  ceni 
per  doz  Plane  Irons. 

Bronze,  Berlin,  per  doz  ..    2  75    3  25  English,  per  doz 2  00    5  00 

Bronze  Gem,        "        —    6  00    9  00  Pliers  and  Nippers. 

Sava  "        —    8  75  10  00  Button's  Genuine,  per  doz.   prs.   dis 

3hutter    porcelain,  F    &  37$,  40  p  c. 

L   screw,  per  gross $130    4  00  Button's  Imitation,   per 

Knives.  doz 5  00    9  00 

Clauss, bread,  cake  and  paring  knives  German,  per  dcz 60    2  60 

$7.20  per  doz.  nett.  Plumbs  and  Levels 

Ladles.  S.  R.  &  L.  Co.,  dis.  70  p.  c. 

Melting,  perdoz 170    4  50  Poppers. 

Lemon  Squeezers.  Corn,  square,  per  doz 135    2  00 

Porcelain  lined,  per  doz    2  20    5  60       ,  Pruning  Shears. 

Galvanized,  "  187    3  85  Perdoz 4  00    5  5o 

King,  wood,  "  2  75    2  90  Pulleys 

"glass  '  4  00    4  50  Hothouse,  perdoz 55    100 

Allelass,  '  1  20    1  30  Axle 22        33 

Lines.  Screw  27    1  00 

Fish     pergross 105    2  50  Awning 35    2  50 

Chalk,         "  19°    7  40  Pumps. 

Locks Door  Bumsey  or  Canadian   Cistern  57$  to 

Canadian  dis.  per  cent        ....        50  pi«?  g£  °Sp£u,  65  to  674  p.c 

Russell  &  Erwm,  per  doz    2  90    J  ,0  Canadian  fr8tern  60  to*6£  p.  c.  {rom 

Cabinet.  factorv 

Eagle,  dis.  percent,  274.  per  cent,  to  Canadian  Pitcher  Spout  671  to  70  -   ».. 
30  per  cent.     _   _     #  from  factory. 


75 


2  75 
75 


9  00 


4  50 


6  00 


4  00 


4  00 

5  75 


Padlock. 


Punches 


English  and  Am.  p«r  doz        50    6  00  Saddler-8      per  doz 100    185 

Scandinavian,        .   ,u„171,°l!i,  Conductors'        »       9  00  15  00 

Eagle.dis.  percent, !5tol7$  percent  Tinner's  solid,  per  set 72 

Mallets.  '         hollow,  per  inch     100 

Tinsmiths',             per  doz    1  25    1  50  Putty 

Carp't'rs',  hickory     "          125    3  75  Bladder,  per  100  lbs 2  00    2  25 

LignumVitse,               "         3  85    5  00  Tins,  lbs  2  50    2  75 

Caulking.each 160    2  00  Rall> 

Mattocks.  Barn  Door,     per  foot 3          3$ 

Canadian,  per  doz 8  50  10  00  Sliding  Door,         "       ....          3$        3} 

Meat  Cutter  Lanes,  334,  to  35  p.c.  dis 

Enterprise,  American  dis.  17J  to  20  j?rak,es,t,      ,„         ,, . 

percent  dis  Cast  Steel  and  Malleable   Canadian 

Home,  each..' list  dis.  40  to  45  per  cent. 

Mincing  Knives.  .Kazors. 

American,  per  doz  42    2  35  5ok?r'?'  „       ,       perdoz    7  50  1100 

Molasses  Gates.  Wade  &  Butcher's      "         3  60  10  00 

Stebbin's  Patent,  dis.  per  cent,  65  to  Razor  Strops. 

70  to  70.10  percent  Currier's,  per  doz  125    3  60 

Tjails  Rivets  and  Burrs, 

n  ,*  TM„ii=^Tv^r,^            '  4  mos.,  or  3  per  cent.  cash. 

°?*^£c°£U     or     American  Oopp„  Rivets,  dU^t 

BaPs1stlefio60dy 1  90  Bur,.,I,onl|»  jnd  »_ 

wIf'.\Y.'.Y.'.'.'.'.'.'.'.'.'.'.'.    2  00  Canadian  dis. 30,35 perc 

20, 16  &12dy! '.'.'.'.'.'.'.'.'.     2  05  Bope          „       ,, 

lOdy 2  10  „.     f erJb-  ... 

8&iJdv                            215  Sisal.    Manilla. 

6&7dy::.::::::::.:::  ill  i;16^^1"8"-   ft     I    U 

2.  American  Pattern  Only  H,  5-16,  96  in 7$          9$       Of 

from4to5dy...   ....     2  40  Cotton,  perlb 18        20 

3dv  (lath)                       2  90  New  Zealand 8}         9 

3.  Canada  Pattern  Only"'  Russia  Deep  Sea,  per  lb..        12|      13$ 

from4to5dy 2  40    Jute    "    ...       06}      07$ 

3  dv«  (lath)                       2  80  Rules. 

3dyA.P    Fine 3  50  Boxwood,  dis.  75  &  10  to  80  p.c. 

Cut  Nails  i  steel)  Add  10c.  to  the  prices  Ivory, dis  37J  to  40  per  cent 

in  list  for  iron  nails.  T>„i.+0               „im«<,*        7^       a,. 

Wire  Nails,  75,75.  10  and  5  per  cent;  Mrs.   Potts,             per  set       15 

3  per  cent,  cash   delivered.  "  _**!_                  x  yo    ll,s 

Brads  <fe  Moulding  Nails,  75,  5  perc.  Sad  Heaters, 

fromnewlist.  Dome,Shepard's  per  doz    4  75    5  00 

xr„ii  i>„ii«.c  Sand  and  Emery  Barer. 

'     i  «    ,  M  B.&A.,  sand,  35to  37/,  percent. 

189    jm  Emery,  per  quire 55        90 

Sash  Cord 

pergross  Perlb 22       50 

Square,  round  and  octa-  Sash  Locks. 

gon 3  38    4  0"  Triumph  and  Morris, dis  374,  40  per 

Diamond 12  00  15  00  cent. 

w  ...  Kempshell's  dis.    40,   62$  per  cent 

„      ,*        -n      ^fntrtft  Canadian,  dis.   45, 50  p.c. 

Poultry,  60  per  cent  dis.  '                   .  *, 

y'lmport  60,  10  per  cent.  _                 ,  Sash  Weights. 

r        Oil.  Sectional,  per  lb lj 

Canada  Refined  Oil  (Toronto)  14       15  Saws. 

Carbon  Safety     "      0  17    0  18  Hand,  Disston's,  dis  10  p.c. 

CanadaWW.     "     0  20    0  22  S.  &  D  ,  dis.  35  per  cent,  to  40  per  cent 

AmeriianW.W.  " 0  35  Cross  Cut,  Disston's,  per  ft.  35  to  55 

8.  R.  Seal ...pergal0  63    0  65  S  &  D  dis.  35  p  c.  on  Nos  2  and  3. 


Hack,  complete,  each 

"       frame    only  

Saw  Sets. 

Per  doz 1  65 

Scales. 

Canadian  List,  dis.  40 p.c 

Scale  Beams. 

Canadian,  B   S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,    perdoz  2  10 

Foot,       "  40 

Screens. 
Window,  patent,  per  doz    5  00 

Screw  Drivers. 
Sargent's,  per  doz 65 

Wood.F.  H.,  Iron,  and  Steel,  77$  per 

cent.,  dis. 
Wood,  R.H.      "      72$  per  cent.  dis. 
"      F.  H.  Brass75        "  " 

•'      R.H  70 

Diamond   Point   wood   screw   nails 

bright,  dis.  774  and  20  per  cent 
Bench,  wood,  per  doz —    3  25 

Bench  iron  per  doz 4  25 

Scythes'1 
Discount  40  to  45  per  cent. 
Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis.  75  percent. 
B.  &  W,  N.  P  ,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
JStna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"       N.P„  70  per  cent. 
Clauss  Full  nickel,  80  p.c.  off 

"      Japanned  handles,  70  p.c.  off 
Sheaves 
Sliding  Door,  per  set    ...        77    140 

Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz 

tinned, 
Tin  Rim,  " 

"  black,       " 

Snaps 
Harness,  German,  dis  35  per  cent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  i  or  Yt  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Per  lb 0  28    0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American  135    2  35 

Spoons  and  Forks 


1  15 

1  35 

2  3C 
1  80 


Cigar  Box  Nails,  dis.  45  per  cent. 
Shoe  Finders 'Tacss  and  Nails,  dis.  37$ 
percent. 

Tape  Lines. 
English,  ass  skin  perdoz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,      each  0  90    2  85 

"               steel. each  .    0  80    8  00 
Thermometers. 
Tin  case  &  dairy,dis.75p.c 
Thimbles. 
3  50    Asbestos,filled,perdoz.,25to334p  c 
Ties. 
Cow,  perdoz 1  "!o    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,netlist. 
Canadian  10  to  15  per  cent  dis. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  124  per 
cent,  to  70   and  25  p.c.  on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "       " 

Transom  Lifters 
Payson's,  $2.60  to  $5.00  per  doz. 

Trans 
Game,  Newhouse,  dis  33$  p.c.  to  35  p.c 
Game.H  &N..P.S.  &  W.  or  Steel.  60 
and  10  to  67$  per  cent. 

Mouse,  per  doz 0  35    1  50 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  perdoz 6  25    9  00 

Twines 

Bag,  per  lb 0  12$  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
"         cotton,  per  lb   ..    0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging         "        0  27    0  36 

Broom  "         0  30    0  5b 

Binding,  flax,  per  lb 

"         iute       "      '.' 

"         Blue  ribbon   0  121 

"         Redcap 0  ll| 

"         Crown 0  10$ 

"         Silver  Composite  0  09 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand, perdoz 4  00  6  00 

Bench,  parallel,  each  2  00  4  5oj 

Coach,  each 6  00  7  00 

Peter  Wright'?,  per  lb 0  12  0  13 

Pipe,  each   5  50  9  00 

Saw, perdoz 6  50  13  00 


1  35 

1  60 

2  45 


Washer  Cutters. 
Perdoz 4  00    8  50 


TeaSpoons pergross    7  50    12  00   „    . 

Dessert"  "         2l  00  Washers  "  Iron,"  40  percent.,  4   mos. 

Table       "     "         30  00  '  3000       or  3  per  cent. 

Dessert  Forks....         "         24  00 Well  Wheels. 

Medium     "      ....  27  00 Amer.,perdoz.  8,10  &  12in.    3  38    6  Ou 

Table  ... 


36  00 


Squares. 


90 


German  &  American. 
Nail  Sets. 


B 


Iron,   perdoz  165 

Steel,  dis.  75  and  10  to  80  p.c. 

Try  and  bevel,  dis.  50  to  52$  percent 

Staples. 
Fence,  galvanized,  per  lb  3}      4 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 

cent. 

Stove  Polish,  (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz   1  75 

No  1,  Stove  Paste,  per  gross S  00 

•'2       "  "         "        "       4  80 

Stone. 

Washita,  per  lb 0  25 

Hindostan,  per  lb 0  06 

"  Slips,  per  lb 

Labrador,    perlb 

•'         Axe,    "        

Turkey  '       

Arkansas  "      

Water-of-Ayr    "      

Scythe,  per  gross 3  50 

Grind,  per  ton  15  00  18  6b 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut,  Carpet  Blued,  gimp,  55  per  cent 
"  tinned,  dis.  574  per  cent. 

Swedes' iron,  blued  or  tinned,  dis.  50 

per  cent.  ( 

Upholsterers" dis.'50  percent. 
Copper  Nails, dis.  60  per  cent. 

"      Tacks,  45  per  cent. 
Clout  Nails,  dis.  60  p.c  to  65  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  65  per  cent. 
Trunk  Tacks,  dis.   57}  per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  62 ft  p.c 


50 

07 

9 

0  13 

0  15 

0  50 

1  50 
0  10 
5  00 


Wire. 
Brass  Wire,  16  to  25  wire  gauge,  21  to 

26c.  lb. 
Copper  Wire,  5  to  10  p.  c.  off  Amer.list 
Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
Bright,  Coppered  steel  and  spring  20 
per  cent  f.o.b.  Montreal 
Plus  10  centsf.o.b.  Hamilton. 
"     10      "        "     Toronto. 
"     14      "       '•     London. 
Broom  Wire  5f  to  6Jc.  per  lb. 
Clothes  Line  Wire,  19  gauge,  per  doz 
coils   3  95 


Wire  Fencing. 

Galv.  2  bar  b,2$  &  5  in.  apart 
"4      "    4  &  6  "      " 
"    Plain  twist,  all  deld 
"    Steel  thorn  and  rib- 
bon  

"  Lock  Barb,"  4  point  

Ditto  Glidden  2  point ..... 

Galvanized    Barb,     "Ly- 
man," 2  to  4  points 


}S$        3| 

3$    3* 

4|        5 

...      0C4$. 
...     0  04$ 


0  041 

Steel  staples  0  03$  0  03} 

Terms,  60  days  or  2  per  cent,  in  30 
days. 

Wire  Cloth. 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.100  sq  ft    1  85    1  90 

Wrenches. 
Acme,  35  to  37$  per  cent. 
Agricultural,  70  and  5  to  70  and  10  p  c 
Standard, dis. 60,  60&10p.c. 
Coe'sGen'ne,  dis.  32$  to  35  p.  c  dis. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    ..    2  00   3  ill 

"         S.,  per  doz 5  80    7    0 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each 3  40 

Pocket,  perdoz 125    2  00 


THAOE  MARK  FOR 


Simpson,  Hall,  Miller  &  Co., 

1 6  and  1 8  DeBresoles  St.,  Montreal. 


REGISTERED 
TRADE  MARK  FOR 

KNIVES,FORKS,SPOON» 


HOLLOW    WAn«. 


Manufacturers  of  the 

Finest  Quality  Electro- Plated  Ware. 

And    Sole    Manufacturers   of    the    Celebrated 

WM.   ROGERS'  Knives,  Forks,  Spoons,  Etc.    a. j. Whimbey> Manage, 


BLACKSMITHS'  TOOLS. 


Horseshoe  Vises, 

Price,  No.  1,  -  $4.00 
"      No.  2,  -      7.50 

Will  save  their  cost 
in  a  week's  sharpen- 
ing  


A.B.JARDINE&CO. 

HESPELER,   ONT. 


r:  Hardware  Merchants  % 

^  Clauss  Shears  and  Scissors  3 

H  Fine  Goods,  Big  Profits  3 

|e  Clauss  Shear  Co.,  Toronto.  ^ 


%^  piiiiiiiimiiiiiiimiiiw  ^^ 


HARDWARE 


® 


MANILLA 

BROWN  WRAPPING 
HARDWARE  MANILLA 
LEATHER  MANILLA 
ETC.,   ETC. 


Toronto  Branch 
Montreal  Branch 


PAPER 


Any  size ;    any  weight ; 
on  the  most  favorable 
terms.     Write  for 
samples  and  quotations 


29  Front  St.  West 
318  St.  James  St. 


The 


E.  B.  Eddy  Co. 


Hull, 
Canada 


glllllllllRIIIIIIKillMIHeillllllllHIIIIIill^lll 


iMiiiiianiiiiiiiiiMiiiuii 


^uuuuiuuuaiuuuuuuuiuiuiuuuuiiuiuiumuauuiiuiiau^ 


SANDERSON  PEARCY  &  CO'S 


Pure  Prepared  Paint 


HAS  NO  EQUAL 

For   all    kinds    of    Painting. 


It   is  made  of  pure  and  unadulterated   substances  which  allow  it  to   EXPAND  and    CONTRACT   on  outside  surfaces 
without  cracking.     For  inside  work,  it  dries  with  a  gloss,  durable  finish,  equal  to  that  obtained  by  the  use  of  Varnish. 


Sanderson  Pearcy  &  Co.  isotoiasBayst.  Toronto. 


.  .  ELEY'S  .  . 

CANADIAN    CARTRIDGE 


Loaded  with  Best  Powder  and  Patent  Shot. 

Elevs    Gun    Wadding 


O 

BLACK  EDGE 


THICK  FELT 


PINK  EDGE 


OVERSHOT  CRE/WSE-PR0OF 

Manufacturers  of  EB  and  other  Percussion  Cap*. 

To  be  had  of  All  Dealers.  Wholesale  Only. 

ELEY  BROS.,  LTD. 

254  Gray's  Inn  Road,  LONDON,  ENG. 


FINEST    QUALITY 

RUBBER  BELTING 


"  MONARCH  " 

"RED  STRIP" 

"LION"  brands 

PARTICULAR  ATTENTION  GIVEN  TO 
ORDERS  FOR  LARGE  SAW  MILL  BELTS, 
ENDLESS  OR  STRAIGHT  .... 

The  Gutta  Perch  a  &  Rubber  Mfg.  Go. 

OF  TORONTO,  LTD. 

61-63  FRONT  STREET  W.,  Toronto. 


Francis  f\m  &  Go. 

D till (luTS  We  make  a  sPecialtv  of 

'  Scotch   Fire  Clay 

NllftTnlOQ  Flir"t  Glazed  Sew- 
OUUUliUlJ  erag®  Pipes,  Fire 
1  l  Bricks    and     Fire 

Clay  Agricultural  Drain  Tiles, 
White  Enamelled  Bricks  andTiles 
for  walls.  Best  brands  London  Port- 
land Cement. 

STORES  AND  YARDS : 

King,  Queen  and  Wellington  Sts.,  Montreal 


BRUSHES 


Painters' 
Household 
Toilet 
Stable,  etc. 


No  article  handled  by  the  Hardware  trade  requires  more 
judgment  in  buying  than  Brushes.  The  easiest  way  is  to 
go  to  the  reliable  manufacturer  and  get  value  for  your  money 
and  goods  that  will  suit  your  customers.  We  will  do  our 
best  to  serve  you  well  and  honestly. 

CHAS.  BOECKH  &  SONS,  manufacturers,  TORONTO 


Q2g 
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MAGNOLIA  METAL 


IN    USE    BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST    ANTI-FRICTION    METAl    FOB 

High-Speed  Engine,    Dynamo,    Rolling-Mill,   Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen -Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL   CO., 


London  Office :  75  Queen  Victoria  St. 
Chicago  Office  ;        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortland  Street.  NEW  YORK. 


NOT  % 

AN  \ 

IDLE  % 

BOAST  \ 


When  we  claim  that 


Sold  at  a  lower 
figure  than  some 
other  Window  Blind 
Greens  of  an 
inferior  quality 


Sole  Agents  for  Canada 


Blundell,  Spence  &  Co.'s 

Ivy  Green 

For  WINDOW  BLINDS,  Etc. 

Is  25%  stronger  than  any  other  similar  article,  it 
is  not  an  empty  boast  but  is  a  fact  arrived  at  by 
actual  tests.  Sample  cards  showing  shades  sent  to 
any  address  on  application.     8ole  Manufacturer, 

BLUNDELL,  SPENCE  &  CO.  « 

Largest  Paint  Manufacturers  tin  _i   1  _i  r" 

m  tL  world.  .  .  .  Hull  and  London,  Eng. 


Walter  H.  Gottingham  &  Co. 

Fine  Paints  and  Varnishes.  ~wm  ■  MONTREAL 


And... 


Pipe 
Fittings 


Write  for 

New 

Prices. 


RICE  LEWIS  &  SON  i»w 


Cor.  King  and  Victoria  Streets 


TORONTO 


Steel 


Gad 


Baths 


Are  conceded  by  experts  to  be 


UNEQUALLED 


Manufactured  by 

THE  TOROiro  STEEL-CLAD  BATH  AND  METAL  CO. 

123  Queen  St.  East,  Toronto,  Ont.  limited 

MONTREAL.  ST.  JOHN,  N.B.  QUEBEC. 

VANCOUVER,  B.C. 


OIL  STOVES 

Improved  Patterns  for  1894. 


Iron 
Bottom 


DAISY" 

Tin 
Bottom 


One,  Two  and  Three  Burner,  Ovens  and  Extension  Tops, 
Finish  First-class,  No  Smoke,  No  Smell. 


Kemp  Manufacturing  Co. 
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NO  duty  should  be  levied  on  any  article 
unless  some  reason  can  be  advanced 
for  so  doing  ;  and  yet  such  is  oc- 
casionally being  done.  A  case  in  point  is 
the  duty  on  trade  catalogues.  This  duty  is 
20  per  cent.,  which  is  practically  prohibitive 
in  some  instances.  A  couple  of  catalogues 
arrived  at  the  Toronto  custom  house  for  a 
local  wholesale  hardware  the  other  day,  but 
the  duty  prescribed  exceeded  the  actual 
value  of  the  books,  and  they  were  accord- 
ingly refused.  The  entry  of  these  catalogues 
would  have  deprived  no  Canadian  industry 
of  one  cent's  revenue,  for  the  simple  reason 
that  it  was  not  possible  to  issue  them  in  this 
country;buttheexcessiveduty  caused  aCana- 
dian  wholesale  house  to  go  without  certain  de- 
sired information.  The  tariff  in  this  instance 
furnished  another  illustration  of  the  fabled  dog 
in  the  manger.  The  Minister  of  Finance 
has  been  communicated  with  in  this  and 
similar  instances,  but  the  unjust  burden  is 
till  allowed  to  exist.  Some  of  the  manu- 
facturing and  wholesale  houses  in  the  United 
States  are  allowed  to  send  in,  duty  free, 
large  numbers  of  catalogues  in  the  similitude 
of  trade  papers,  but  upon  the  Canadian  job- 
ber who  brings  in  a  single  catalogue  as  a 
catalogue,  a  heavy  task  is  at  once  imposed. 
Obviously  this  is  not  right. 

*  *  * 

The  hardware  trade  is  gradually  assuming 

a  better  aspect.      During  the  last  few  weeks 

business  has  picked  up  perceptibly  both  with 

wholesalers  and  retailers,  and  the  outlook  is 


favorable  rather  than  otherwise.  Stocks  in 
the  country  are  light,  and  have  been  so  for 
some  time,  consequently  the  demand  should 
be  steady.  A  boom,  however,  is  not 
anticipated  ;  and  it  is  well  that  the  trade 
should  continue  to  practice  cautiousness. 
Buy  parcels  no  larger  than  you  feel  qualified 
to  pay  for  in  time  to  secure  your  discounts  ; 
scrutinize  your  accounts  carefully,  and  do 
business  as  near  a  cash  basis  as  possible. 
*  *  * 

The  wholesale  paint  and  oil  trade  is  in 
rather  an  unsatisfactory  condition  at  the 
moment.  Several  causes  have  contributed 
to  this.  Linseed  oil  is  affected  by  the  de- 
clining value  of  silver  in  India,  the  country 
which  produces  the  bulk  of  the  world's  seed 
supply;  while  while  lead  is  demoralized  on 
account  of  the  collapse  of  the  association 
and  the  consequent  reckless  cutting  in  prices 
resulting  therefrom.  The  tariff,  too,  is  not 
without  its  disturbing  elements.  Turpentine 
is  strong  in  the  South,  but  there  is  a  proba- 
bility of  a  further  decline  here  on  account  of 
the  competition.  The  assertion  that  the  sit- 
uation in  the  South  is  strong  is  corroborated 
by  the  following  received  by  a  Toronto  house 
from  Wilmington,  N.  C ,  under  date  of 
April  16  :  "The  reason  that  we  could  not 
quote  you  is  that  we  are  not  getting  in 
enough  crude  now  to  give  you  all  our  own 
make  of  turpentine.  So  it  is  with  our  coun- 
try distillers,  and  there  would  be  no  money 
for  us  to  go  and  buy  enough  to  make  up  a 
car,  besides,  we  would  assume  a  risk  that 
we  do  not  care  to  do  To  be  candid 
with  you,  wa  have  been  in  business 
ever  since  1868,  but  not  being  expert  chem- 
ists cannot  tell  when  there  is  one  or  two 
gallons  of  kerosene  oil  in  a  barrel,  so  we 
prefer  to  send  you  only  what  we  make  or 
know  to  be  pure.  About  June  we  can  give 
you  a  car  load  per  week." 

*  *  * 

The  United  States  Government  has  not 
yet  been  able  to  discover  the  extent  of  the 
alleged  irregularities  in  the  nickel-steel 
armor  plates  manufactured  by  Carnegie.  As 


is  usual  under  such  circumstances  rumors 
regarding  the  discovery  of  new  evidence  of 
further  frauds  are  rife,  but  nothing  fresh 
seems  to  have  miterialized  ;  and  the  naval 
ordnance  inspectors,  who  claim  to  have  been 
specially  vigilant  ever  since  the  plate  doctor- 
ing frauds  were  discovered  some  six  months 
ago,  pooh-pooh  the  idea  that  further  frauds 
could  have  occurred. 

"  *  *  * 

The  importance  of  advertising  as  an 
adjunct  to  success  in  business  is  being 
recognized  more  and  more  every  day. 
Large  concerns  employ  men  whose  special 
duty  is  to  look  after  the  advertising,  while 
several  newspapers  are  published  whose 
whole  purpose  is  to  educate  business  men  in 
the  art  of  advertising.  And  that  is  not  all : 
In  Philadelphia  a  school  of  advertising  has 
actually  been  established.  Pupils  do  not 
attend  in  person,  'tis  true,  but  it  is  a  school 
nevertheless,  and  its  teaching  is  carried  on 
by  mail.  In  a  word,  it  is  a  correspondence 
school  of  advertising,  and  it  is  said  to  be 
proving  a  success.  Business  men  who  are 
in  affiliation  with  the  school  write  their  ad- 
vertisements and  send  them  to  the  principal 
of  the  school,  who  edits  them,  and  suggests 
points  whereby  their  effectiveness  may  be  in- 
creased. The  idea  is  unique,  but  it  is 
a  good  one  and  should  Dear  much  fruit. 
Vast  as  is  the  difference  between  opinions 
now  and  those  held  even  10  years  ago  re- 
garding the  value  of  advertising,  there  is  still 
room  for  missionary  work  by  advertising 
journals  and  the  recently  developed  ad- 
veitising  schools.  And  strange  to  say 
the  laxity  in  this  respect  is  often  apparent  in 
lines  of  trade  which  one  would  naturally 
fancy  stand  most  in  need  of  the  stimulating 
effect  of  printers'  ink. 

*  *  * 

There  is  no  sense  in  exposing  our  fanners  and  miners 
to  the  competition  of  the  cheaper  lands  and  labor  of 
Canada,  unless  other  classes  of  our  citizens  obtain 
compensating  advantages.— Chicago  Grocer. 

It  is  the  other  way  'round,  brother.  And 
the  proof  of  it  is  in  the  large  number  of  ex- 
patriated Canadians  of  all  sorts  and  con- 
ditions who  are  repatriating,  bringing  with 
them,  too,  not  a  few  natives  of  the  United 
States,  having  learned  by  experience  that 
Canada  was,  in  the  long  run,  after  all,  the 
better  country  to  live  in.  The  proof  of  the 
pudding  is  in  the  eating. 


HARDWARE. 


COLLAPSE  OF  TWO  ASSOCIATIONS. 

THE  White  Lead  and  Paint  Grinders' 
Associations  are  numbered  with  the 
things  of  the  past.  Both  associations 
had  been  in  existence  about  fourteen  months, 
and  the  formal  obsequies  took  place  in 
Montreal  last  week. 

There  were  fourteen  firms  represented  in 
the  White  Lead  Association.  This  meant 
every  grinder  in  the  country.  But  notwith- 
standing this  the  organization  was  never  a 
strong  one  because  of  an  absence  of  that 
element  which  is  so  essential  for  the  holding 
of  such  concerns  together,  namely,  confidence 
among  the  members. 

The  annual  meeting  held  in  Toronto 
in  January  last  was  anything  but  har- 
monious. Day  after  day  the  members 
met  but  could  come  to  no  agreement ;  and 
it  was  thought  then  that  dissolution  would 
take  place.  Then  an  adjournment  was 
made  for  a  few  days,  and  the  members  re- 
turned to  their  respective  homes  to  com- 
mune with  themselves.  When  they  assembled 
a  week  later  the  bone  of  contention  appeared 
to  have  been  removed,  and  the  association 
started  off  again  with  a  new  lease  of  life. 

But  in  the  week  that  intervened  between 
the  adjournment  and  re-assembling  of  the 
association  were  sown  tares  which  have 
since  sprung  up  and  choked  the  association. 
During  that  week  one  of  the  eastern  grind- 
ers flooded  the  country  with  its  travelers 
and  made  contracts  for  supplying  white  lead 
at,  it  is  understood,  about  4^c.  per  lb.,  %c. 
below  the  association  price.  Some  of  these 
contracts  were  spread  over  a  period  of  twelve 
months.  In  fact  it  is  not  known  when  some 
of  them  will  expire.  All  this  was  unknown 
to  the  members  of  the  association  when  the 
reorganization  took  place.  They  discovered 
it  immediately  afterwards,  however,  when 
they  tried  to  do  business  at  5c.  per  lb. 

When  the  eastern  house  in  question  was 
taxed  with  making  contracts  at  the  price 
named,  it  acknowledged  having  done  so,  but 
explained  that  during  the  week  in  which 
these  contracts  were  made  it  was  not  a 
member  of  the  association. 

Then  the  association  decided  to  suspend 
the  agreement  and  allow  its  members  to  sell 
at  their  own  prices.  And  on  Saturday  last 
came  the  final  winding  up  and  the  return- 
ing to  each  member  his  deposit. 

When  the  association  was  organized  it  was 
estimated  that  the  consumption  of  white 
lead  in  the  country  was  5,000  tons  per  an- 


num, and  the  deposit  binding  the  agreement 
was  limited  in  proportion  to  the  business 
done.  For  example,  it  was  arranged  that  a 
firm  with  a  5  per  cent,  capacity  should  pay 
in  $250,  and  so  much  for  every  1  per  cent, 
additional.  On  this  basis  some  firms  had  to 
deposit  $600. 

The  white  lead  market  is  now  in  a  badly 
demoralized  condition  as  far  as  prices  are 
concerned. 

The  Paint  Grinders'  Association  had  a 
membership  of  eleven,  and  also  contained 
all  firms  in  the  Dominion,  but  of  course 
when  the  White  Lead  Association  collapsed 
there  was  little  or  no  use  of  it  being  con- 
tinued, hence  its  dissolution. 


THE  CUTLERY  DUTY. 

IF  there  is  one  subject  which  will  make 
sales'  agents  of  imported  cutlery  talk  in 
Montreal  more  than  any  other,  it  is  the 
new  tariff  provisions  calling  for  increased 
duties  on  table  cutlery.  Hardware's  Mont- 
real correspondent  had  a  talk  with  several 
of  these  gentlemen  last  Monday,  and  they 
had  nothing  but  condemnation  for  the 
change  and  plenty  of  reasons  to  back  up 
their  opinions.  They  contend  that  the  ad- 
vance of  7 'A  per  cent,  in  the  duties  on  table 
cutlery  from  25  to  32  >£  per  cent,  simply 
means  that  the  consumer  will  have  to  pay 
more  for  his  cutlery.  They  argue  in  support 
of  this  that  the  Canadian  manufacturer  can- 
not commence,  if  taxed  to  his  utmost,  to 
supply  more  than  10  per  cent.,  at  the 
outside,  of  the  cutlery  required,  and  that 
therefore  importations  are  bound  to  come  in 
and  will  come  in,  in  spite  of  the  duties.  It 
will  simply  mean  that  the  cost  of  the  medium 
grades,  which  the  lower  middle  classes  use 
largely,  will  be  increased  heavily.  For  in- 
stance, the  wholesaler  has  to  pay  7%  per 
cent,  more,  and  this,  with  his  profit  of  say 
10  per  cent.,  will  mean  an  increased  cost  to 
the  retailer  of  just  that  amount.  The  latter 
generally  lays  himself  out  for  a  pretty  wide 
margin  of  profit,  so  that,  allowing  for  every- 
thing, it  is  contended  that  the  purchaser  of 
low  to  medium  priced  lines  of  cutlery  will 
pay  at  least  \ix/z  to  15  per  cent,  more  for 
his  goods  under  the  new  tariff  than  under 
the  old.  But  the  lines  on  which  it  is  pre- 
dicted that  the  change  will  be  telt  most  of  all 
are  butchers'  knives,  bread  knives,  kitchen 
knives,  cooks'  knives,  and  carvers  and  forks. 
It  is  essential  that  'all  of  these,  from  the 
special  duties  required  of  them,  should  be 
made  of  theverybest  material.  Actual  experi- 


ence has  proved,  so  say  the  importers'  agents, 
that  the  economic   conditions  preclude  the 
idea  of  their  profitable  manufacture  in  Canada, 
except  of  inferior  quality,  and  for  this  reason 
no  butcher  for  instance,  when  he  can  get  it, 
wants  anything  but  a  Sheffield  blade.     The 
fact  that  these  goods  are  not  specially  classi- 
fied is,  in  the  opinion  of  the  agents,  one  of  the 
greatest   anomalies  of  the  new  regulations 
on  cutlery.      Another  one  is   that  up  to  the  \ 
present  time  table  steels  have  been  taxed  as 
tools,  but  now  that  the  duty  on  tools  is  27%  per 
cent.,  all  butchers'  and  table  steels  are  clas- 
sified as  cutlery  and  subject  to  a  duty  of  32  X 
per  cent.     Besides   all  this,  by  special  pro- 
vision, steel  is  free    when    imported  by  a 
manufacturer  of  cutlery,  who  also  is  allowed 
to  bring  in  his  knife   handles,  etc.,  at  a  re- 
duced rate,  provided  they  are  to  be  used  for 
manufacture,  so  that  his  protection  is  therefore 
largely  increased.  All  in  all,  the  Montreal  im- 
porters consider  that  the  old  protection  was 
quite   sufficient,   and  if  it   was   not,  no  in- 
crease will  keep  out  English  cutlery.     They 
cite  the  case  of  the  United  States,  with  a 
much    higher    measure  of  protection   than 
Canada,  and  Germany,    where  labor  is  so 
cheap,  as  instances.    They  have  accordingly 
submitted  by  deputation  to  the  Hon.  Minister 
of   Finance   a  memorial,  which    has  been 
agreed  to  by  everyone  in  the  trade  almost, 
of  which  the  following  is  a  copy  : 

To  the  Honorable  George  E.  Foster, 
Minister  of  Finance  : 

The  importers  of  cutlery  respectfully  de- 
sire to  draw  your  attention  to  the  proposed 
increase  in  the  rate  of  duty  on  table  cutlery, 
from  25  to  32X  per  cent.,  asking  you  to  re- 
consider the  matter,  and  allow  the  duty  to 
remain  at  the  25  per  cent.  rate. 

The  increase  in  the  rate  of  duty  will  have 
but  little  effect,  if  any,  in  stimulating  the 
consumption  of  home  made  goods,  as  the 
demand  for  Sheffield  made  goods  exists  and 
must  be  supplied,  and  in  any  event  only  the 
common  and  cheap  class  can  be  furnished 
by  the  home  manufacturer,  and  that  only  to 
a  limited  extent,  while  the  increased  cost 
will  apply  to  all  classes  of  table  cutlery,  of 
which  the  cheap  class  is  but  a  small  propor- 
tion in  value.  The  increase  in  duty  will 
therefore  involve  a  heavy  tax  upon  a  class 
of  goods  which  must  be  imported  from 
Sheffield,  as  such  are  not  made  in  Canada, 
and  are  not  likely  to  be  made  in  this  country 
under  any  condition. 

One  effect  of  the  advance  in  duty  will  be 
to  increase  the  cost  of  all  table  cutlery  to  the 
consumer,  and  this  will  bear  most  heavily 
upon  the  farmer  and  laboring  class,  and  the 
users  generally  of  the  cheaper  grades  of 
knives   and   forks,  whose  purchases  are,  of 
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necessity,  of  cheap  qualities,  which  last  but 
a  short  time  in  use  compared  with  better 
qualities,  and  consequently  the  user  of  cheap 
goods  will  have  to  pay  the  advance  in  cost 
several  times  over  as  compared  with  the 
user  of  better  qualities  of  goods. 

It  is  an  acknowledged  fact  that  table  cut- 
lery could  not  be  made  in  the  United  States 
until  an  abnormally  high  rate  of  duty  was 
imposed,  and  even  when  this  had  been  done 
only  the  cheaper  qualities  could  be  manu- 
factured there,  while  the  better  class  of  goods 
had  still  to  be  imported  from  Sheffield  in  the 
face  of  a  duty  intended  to  be  prohibitory. 

It  is  also  an  acknowledged  fact  that  Ger- 
many, with  the  cheapest  labor  of  any  civi- 
lized country,  has  never  been  able  to  supply 
its  own  home  market  with  table  cutlery  and 
is  dependent  upon  Sheffield  for  its  supplies. 

In  view  of  the  foregoing  reasons  we  re- 
spectfully request  that  you  will  give  the  mat- 
ter your  serious  consideration. 

The  memorial  was  signed  by  all  except 
two  firms  who,  however,  it  is  said,  expressed 
their  approval. 


CHANGES   IN  THE  TARIFF. 

HON.  MR.  FOSTER,  Minister  of  Fin- 
ance, has  made  some  changes  in  the 
tariff.  Those  interesting  to  the  hard- 
ware trade  are  : 

Brass  cups,  being  rough  blanks,  for  the 
manufacture  of  paper  shells  or  cartridges, 
when  imported  by  manufacturers  of  brass 
and  paper  shells  and  cartridges,  for  use  in 
their  own  factories. 

Brass,  iron  or  steel  rolled  round  wire  rods 
under  half  an  inch  in  diameter,  and  rolled 
copper  rods,  one  inch  or  under  in  diameter, 
when  imported  by  wire  manufacturers  for 
use 'in  making  wire  in  their  own  factories. 

Calcareous  tufa,  when  imported  for  use  in 
the  manufacture  of  indurated  fibreware  or 
sulphite,  and  for  no  other  purpose. 

Crucible  sheet  steel,  eleven  to  sixteen 
gauge,  2.%  to  18  inches  wide,  when  impor- 
ted by  manufacturers  of  mower  and  reaper 
knives,  for  the  manufacture  of  such  knives 
in  their  own  factories. 

Copper  rollers,  for  use  in  calico  printing, 
when  imported  Dy  calico  printers  for  use  in 
their  factories  in  the  printing  of  calico,  and 
for  no  other  purpose  (such  rollers  not  being 
manufactured  in  Canada). 

Elastic  rubber  thread,  for  the  manufacture 
of  elastic  webbing,  when  imported  by  the 
manufacturers  of  elastic  rubber  webbing,  to 
be  used  for  that  purpose  only  in  their  own 
factories. 

Felloes  of  hickory  wood,  rough,  sawn  to 
shape  only,  or  rough  sawn  and  bent  to  shape, 
not  planed,  smoothed  or  otherwise  manufac- 
tured, when  imported  by  manufacturers  of 
carriage  and  cart  wheels,  to  be  used  in  the 
manufacture  of  such  articles  in  their  own 
factories  only. 

Hemp  paper,  made  on  four-cylinder  ma- 
chines and  calendered  to  between  .006  and 


.008  inch  thickness,  for  the  manufacture  of 
shot  shells  ;  primers  for  the  manufacture  of 
shot  shells  and  cartridges  ;  and  feltboard, 
sized  and  hydraulic,  pressed  and  covered 
with  paper  or  uncovered,  for  the  manufacture 
of  gun  wads,  when  such  articles  are  impoited 
by  the  manufacturers  of  shot  shells,  cartridges 
and  gun  wads,  to  be  used  for  these  purposes 
only  in  their  own  factories,  until  such  times 
as  the  said  articles  are  manufactured  in 
Canada. 

Platinum  and  black  oxide  of  copper,  for 
use  in  the  manufacture  of  chlorate. 

Potash,  chlorate  of,  not  further  prepared 
than  ground,  and  free  from  admixture  with 
any  other  substance. 

Rolled  iron  tubes,  not  welded,  under  ij£ 
inches  in  diameter ;  angle  iron,  9  and  10 
gauge,  not  over  1%  inches  wide;  iron  tubing, 
lacquered  or  brass  covered,  not  over  \% 
inches  in  diameter;  all  of  which  are  to  be  cut 
to  lengths  for  the  manufacture  of  bedsteads, 
and  to  be  used  for  no  other  purpose;  when 
imported  for  the  manufacture  of  iron  bed- 
steads to  be  used  for  these  purposes  only  in 
their  own  factories,  until  such  time  as  any  of 
the  said  articles  are  manufactured  in  Canada. 

Sawdust  of  the  following  woods  :  Amar- 
inth,  cocoboral,  boxwood,  cherry,  chestnut, 
walnut,  gumwood,  mahogany,  pitch  pine, 
rosewood,  sandal  wood,  sycamore,  Spanish 
cedar,  oak,  hickory,  white  wood,  African 
teak,  black  heart  ebony,  lignum  vitas,  red 
cedar,  red  wood,  satin  wood,  white  ash,  per- 
simmon and  dog  wood. 

Square  reeds  and  raw  hide  centres,  textile 
leather  or  rubber  head,  thumbs  and  tips,  and 
steel,  iron  or  nickle  caps  for  whip  ends,  when 
imported  by  whip  manufacturers,  for  use  in 
the  manufacture  of  whips  in  their  own  fac- 
tories. 

Steel  for  the  manufacture  of  hammers, 
augers  and  auger  bits,  when  imported  by 
the  manufacturers  of  such  articles  for  use  in 
their  own  factories  only. 

Steel  of  numbers  24  and  17  gauge,  in 
sheets  63  inches  long,  and  from  18  inches  to 
32  inches  wide,  for  the  manufacture  of  tub- 
ular bow  sockets,  when  imported  by  the 
manufacturers  of  such  articles  for  use  in  their 
own  factories  only. 

Steel  strip  and  flat  steel  wire,  when  im- 
ported into  Canada  by  manufacturers  of 
buckthorns,  plain  strip  fencing,  and  safety 
barb  wire  fencing,  for  use  in  their  own  fac- 
tories in  the  manufacture  thereof. 

Steel  wire,  bessemer  soft  drawn  spring,  of 
numbers  10,  12,  and  13  gauge,  respectively, 
when  imported  by  manufacturers  of  wire 
mattresses,  to  be  used  in  their  own  factories 
in  the  manufacture  of  such  articles. 
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Prize  Competition 


It  is  said  a  bonus  will  be  granted  by  the 
Ontario  Government  to  the  promoters  of  the 
prospective  railway  between  Baysville  and 
Bracebridge.  It  is  understood  the  work  of 
construction  will  be  'commenced  at  once. 
Quite  a  boom  in  business  is  anticipated  in 
the  towns  and  villages  interested. 


FAILURES  in  the  hardware  trade  are 
not  numerous.  Yet  there  are  failures ; 
and  just  as  long  as  there  are,  informa- 
tion as  to  how  they  may  be  avoided  will  be 
valuable.  In  order  to  secure  the  desired  in- 
formation Hardware  has  decided  to  offer 
prizes  for  essays  on  the  subject  : 

Causes  of  Failure  in  the  Hardware 
Trade,  and  How  Avoided. 

There  will  be  three  prizes  :  $20  for  first  ; 
$10  for  second  ;  and  $5  for  third.  To  each 
of  the  five  essayists  ranking  in-order  after  the 
prize  men  will  be  given  The  Hardware 
Merchant  for  one  year.  This  will  make 
Eight  Prizes  in  all. 

The  rules  of  the  competition  shall  be  as 
follows  ; 

1.  All   the   competitors    must   be    devoting 
'  their  whole   time   to   some   branch     of 
the  hardware  trade. 

'2.  No  essay  must  exceed  2,500  words  nor 
be  less  than  1,500.  Neatness  will  not 
be  regarded,  beyond  the  point  that  the 
essay  must  be  readable,  and  the  paper 
written  on  one  side  only.  The  sheets 
must  be  fastened  together  and  num- 
bered. 

3.  The  essay  must  be  original. 

4.  Each  essay  must  be  signed  by  a  nom  de 

plume,  and  both  the  proper  name  and 
the  nom  de  plume  of  the  writer  written 
on  a  slip  and  placed  in  a  sealed  en- 
velope, which  envelope  must  be  ad- 
dressed, Hardware  Merchant,  10 
Front  street  east,  Toronto,  and  across 
the  corner  have  the  words  "  nom  de 
plume.''  This  envelope  must  be  en- 
closed in  another,  so  that  no  post  mark 
will  appear  upon  the  former. 

5.  All  essays  must  be  sent  in  to  this  office 

not  later  than  MAY  FIRST,  and  awards 
will  be  announced  as  soon  after  as  pos- 
sible, and  the  prize  essays  will  then,  be 
published  in  order. 

6.  As  the  competition  is  to  encourage  thought 

among  merchants  and  clerks,  profes- 
sional writers  will  be  excluded. 

7.  The   judging  will   be   done   by    disinte- 

rested merchants.  The  names  of  these 
merchants  will  be  announced  at  the 
same  time  as  the  award. 

8.  All  prize  essays  shall  be  the  exclusive  pro- 

perty of  The  Hardware  Merchant. 
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THE  HOUSE  FURNISHING  TRADE. 

DELAYS  in  business  are  always  trouble- 
some and  often  attended  with  con- 
siderable loss.  Much  trade  is  often 
lost  by  not  anticipating  coming  demands, 
and  preparing  for  them. 

The  fine  weather  which  we  are  now  having 
will  doubtless  cause  quite  a  boom  in  house 
furnishings.  The  housewife  will  soon  com- 
mence to  bestir  herself  and  start  house- 
cleaning  ;  carpets  must  come  up  and  tacks 
will  be  needed  ;  also  carpet  stretchers  and 
hammers  for  the  work  of  relaying.  The 
curtains  must  be  washed,  and  she  will  doubt- 
less find,  when  she  comes  to  hang  them 
again,  that  she  needs  a  new  step-ladder. 
Feather  dusters,  dust  pans,  household 
brushes,  paints,  wood  stains, furniture  polish, 
curtain  rings,  hat  and  coat  hooks,  etc.,  etc. 
are  amongst  the  numerous  things  that  will 
be  in  request. 

The  hardwareman  with  an  eye  to  business 
will  make  a  point  ot  giving  goods  that  are 
likely  to  be  in  demand  during  the  house- 
cleaning  season  a  prominent  place  in  his 
window. 

The  way  to  woman's  pocket  is  through  her 
eye.  Show  her  that  you  keep  the  goods  that 
she  will  be  likely  to  need,  and  she  will  not 
say  during  the  flurry  ot  house-cleaning  :  "  I 
wonder  if  Brown  keeps  those  things?  You 
better  go  to  Smith's,  I  saw  some  in  his 
window  when  I  was  passing." 


BRING  FORWARD   SPRING  GOODS. 

THERE  is  nobody  who  will  wish  to 
deny  the  advantages  of  a  seasonable 
display.  Give  your  winter  goods  a 
place  in  the  back  of  the  store  or  warehouse, 
and  bring  forward  the  goods  that  are  likely 
to  fill  the  present  wants  of  your  customers. 
Amongst  the  many  spring  goods  that  should 
find  a  place  in  the  window,  or  in  front  of 
the  store,  will  be  found  lawn  mowers,  garden 
hose,  chicken  netting,  fence  wire,  garden 
tools,  rope  plough  lines,  churns,  lamp  and 
gas  stoves,  step  ladders,  creamer  cans,  gal- 
vanized|pails,  wood  stable  pails,  grain  scoop?, 
washing  machines,  paints  and  oils,  and  all 
kinds  of  household  supplies,  etc.  All  these 
goods  are  at  present  in  demand.  Let  the 
public  know  you  have  them  in  stock. 


BUILDING  TRADE  IN  TORONTO. 


I 


i(  T  DO  not  think  that  Toronto  will  see 
any  wonderful  boom  again,  but  it 
/ill  be  far  more  prosperous  in 
five  years'  time  than  it  is  at  present,"  said  a 
Toronto  builder  to  a  representative  of 
Hardware.  "I  think  it  will  keep  on  im- 
proving yearly.  There  will  be  but  little 
building  this  spring,  for  there  is  no  percent- 
age on  the  money  you  put  in  a  house  at 
present.  Besides,  the  builder  cannot  get  a 
loan  on  a  building  now.  If  they  could  raise 
money  now  like  they  could  a  few  years  ago, 
there    would    still    be    plenty    of  building. 


Though  times  are  somewhat  hard,  we  are, 
in  my  opinion,  in  better  shape  to-day  than 
we  were  two  years  ago.  Builders  are  not 
building  at  haphazard,  as  long  as  they  get 
the  money,  and  without  looking  ahead,  the 
same  as  they  were  doing  a  short  time  ago. 
About  this  time  last  year  we  had  at  least 
300  unfinished  houses  in  the  city.  It  would 
be  hard  to  find  50  now.  This  goes  to  show 
that  people  are  building  on  a  safer  basis." 


THE  SPORTING  GOODS  SEASON. 

THERE  appeared  in  these  columns, 
some  time  ago,  an  article  setting  forth 
the  profits  that  were  to  be  gained  by 
the  hardware  merchant  in  handling  sporting 
goods.     We  again  revert  to  the  subject. 

The  love  of  outdoor  sports  has  ever  been  a 
characteristic  of  the  Canadian,  and  there  is 
not  one  of  us  who  does  not  engage  in,  or  is 
interested  in  some  of  our  out  door  games. 

The  season  for  outdoor  games  is  opening 
up  rapidly,  and  a  large  market  for  this  class  of 
goods  has  to  be  supplied,  both  in  city  and 
country. 

Is  the  hardware  merchant  going  to  bring 
to  himself  and  his  pocket  that  share  of  this 
trade  and  its  accompanying  profits  to  which 
in  all  reason  he  is  entitled  ? 

The  country  merchant  will  undoubtedly 
be  more  successful  in  this  line,  as  he  will 
not  have  the  competition  of  the  store  that 
confines  itself  entirely  to  sporting  goods. 

One  of  the  first  things  to  consider,  if  you 
want  this  business,  is  that  you  must  have  an 
early  display  of  goods  for  the  coming  sea- 
son. The  trade  in  general  have  not  touched 
this  line,  and  many  of  those  who  have  done 
so,  have  put  so  little  energy  into  their 
efforts  that  they  might  as  well  have  left  it 
alone  altogether.  There  have  been  ex- 
ceptions, however,  and  these  have  found  it 
profitable.  It  is  to  be  hoped  that  many  will 
follow  their  example,  so  that  the  answer  to 
the  question  in  the  future  as  to  whom  these 
goods  shall  be  supplied  through  will  be  em- 
phatically the  hardwareman.  He  will,  how- 
ever, have  to  let  the  public  know  that  he  is 
the  man.  Now  is  the  time  for  him  to  do 
so,  and  in  pursuance  of  this  the  retailer 
should  stock  judiciously,  dress  his  window 
attractively  and  advertise  liberally. 


A  NEW  MINERAL. 

HENRY  MONTGOMERY,  writing  to 
the  Engineering  and  Mining  Journal' 
March  31,  reports  the  occurrence  of 
an  interesting  new  mineral  in  Utah  Terri- 
tory, near  the  Camp  Floyd  mining  district. 
It  occurs  in  a  thin  seam,  and  is  often  in 
nodules,  which,  when  broken  through,  show 
a  beautilul  pale  green  color.  The  mineral 
in  question  is  essentially  a  hydrous  aluminum 
phosphate.  When  heated  it  speedily  as- 
sumes a  violet  or  pinkish  color ;  whereas 
turquoise,  a  mineral  closely  allied  to  it,  when 
similarly  treated,  assumes  a  brownish  color. 
It  is  capable  of  receiving  a  high  polish,  and 
may  possibly  come  to  have  a  commercial 
value  if  it  be  found  in  flawless  specimens  of 
sufficient  quantity. 


BICYCLE  BELLS  AND  LAMPS. 

BOTH  in  Toronto  and  London  attempts 
are  being  made  to  pass  by-laws  to 
compel  local  cyclists  to  carry  bells  and 
'amps. 

Should  such  a  law  be  passed,  there  will 
no  doubt  be  great  demand  for  these  two 
articles. 

There  are  estimated  to  be  at  the  present 
time  upward  of  6,000  bicycles  owned  in  To- 
ronto alone.  While  many  of  these  riders 
are  supplied  with  bells,  comparatively  few  of 
them  own  lamps,  and  should  the  proposed 
by-law  be  passed  and  enforced,  there  will 
be  an  unusally  large  demand  for  both  lamps 
and  bells. 

It  will  not  be  advisable  for  the  hardware 
merchant  to  stock  up  very  largely  or  very 
variously  at  first.  A  great  point  in  choosing 
these  accessories  is  to  select  those  with  a 
good  range  of  adjustment,  so  that  they  will 
fit,  as  nearly  as  possible,  all  different  patterns 
and  makes  of  machines,  otherwise  dead 
stock  will  be  sure  to  accumulate. 

Bells  are  not  always  as  well  made  as  they 
might  be,  the  most  frequent  trouble  being 
that  the  nut  holding  the  dome  works  loose, 
owing  to  the  screw  on  which  it  works  being 
very  roughly  made  in  an  unsuitable  cast 
metal.  Besides  being  adjustable  with  a  wide 
range,  the  clips  should  not  be  liable  to 
damage  the  handle  bar,  and  the  action 
should  be  as  simple  as  possible.  A  good 
single  stroke  gong  will  usually  sell  well,  both 
in  small  and  larger  sizes.  The  demand  this 
season  amongst  club  men  will  probably  be 
for  the  smaller  sizes.  Cheap,  continuous,  or 
clock-work  finger  actuated  alarms  are  sel- 
dom satisfactory,  but  there  is  generally  a 
fair  call  for  a  good  article  of  this  kind. 

Perhaps  the  greatest  objection  wheelmen 
have  to  the  proposed  by-law  is  that  it  will 
compel  them  to  carry  lamps.  Lamps  in  the 
past  have  not  been  very  satisfactory,  very 
few  having  been  anything  like  perfect.  Still 
while  perfect  bicycle  lamps  are  yet  things  of 
the  future,  they  vary  much  in  their  merits, 
and  there  is  no  doubt  but  that  the  demand 
would  be  for  the  better  article.  "Lighter  and 
more  light,"  will  be  the  cry.  The  decrease 
of  weight  is  apt  to  be  accompanied  by  de- 
crease in  strength,  and  certain  inconveni- 
ences, besides  decreased  light.  The  inj 
creased  light  is  usually  obtained  by  the 
adoption  of  the  holophote  principle  followed 
in  lighthouses.  The  smaller  size  of  lamp 
should  sell  best.  They  should  have  bell 
fronts,  lens  glasses,  ready  detachable  re- 
flectors and  oil  wells,  firm  but  easy  spring 
backs  and  adjustable  sockets  for  adjusting 
to  the  lamp  brackets. 

Nearly  all  bicycle  lamps  now  manufac- 
tured have  some  imperfections.  Choose 
those  that  can  be  sold  at  a  reasonable  price, 
and  have  fewest  bad  points. 


HARDWARE. 
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NAIL  SITUATION  IN  TORONTO. 
tif  _  JE  have  not  made  or  shipped  so 
many  nails  in  any  one  week 
since  the  works  have  been  es- 
tablished as  we  have  during  the  past  week," 
said  a  representative  of  the  Graham  Nail 
Works,  in  reply  to  a  query  of  Hardware, 
"  nor  have  we  ever  had  so  many  inquiries 
for  prices  in  the  same  time.  This  is  to  us 
i  conclusive  proof  that  stocks  throughout 
Ontario,  Northwest  Territories  and  British 
Columbia  must  be  very  light,  and  that  our 
nails  are  wanted.  We  are  meeting  Mon- 
tieal  prices,  so  that  where  freights  are  equal 
or  in  our  favor  we  must  get  the  business. 
We  can  load  cars,  as  you  see,  at  our  own 
switch  for  either  the  C.P.R.  or  G.T.R.,  and 
we  do  not  think  any  nail  factory  is  so  well 
situated.  This,  alone,  saves  us  or  our  cus- 
tomers cartage  from  either  ic.  or  iXc-Per 
keg,  and  insures  prompt  shipment.  We 
have  heard  of  a  few  cases  where  Montreal 
nails  have  been  sold  in  the  West  since  the 
drop  in  price,  but  the  dealer  was  led  to  be- 
lieve we  would  not  meet  the  figure.  We 
wish  you  to  inform  the  trade  that  such  is 
not  the  case.  We  make  a  full  line  of  cut 
nails,  clinch  nails,  coopers'  nails,  and  both 
bright  and  blued  wire  nails,  and  the  quality 
of  our  nails  is  so  well  established  that  we 
do  not  have  any  trouble  in  selling  them. 
We  are  surprised  that  some  of  the  whole- 
sale houses  in  the  West  are  trying  to  induce 
people  to  buy  Montreal  nails  in  preference 
to  ours  ;  but  the  trade  will  study  their  inter- 
ests by  writing  us  for  prices  before  placing 
their  orders.  One  or  two  of  our  friends  feel 
sore  already,  and  they  will  think  twice  before 
again  before  placing  orders  with  firms  who 
do  not  handle  our  nails.  We  naturally  think 
that  the  Ontario  dealers  should  buy  Ontario 
made  nails,  especially  when  we  can  give 
them  the  best  nail  made  in  Canada  at  the 
same  price  they  can  buy  in  Montreal." 

"  How  does  the  sale  of  cut  compare  with 
wire  nails  ?" 

"  Well,  cut  nails  are  cheaper  than  wire, 
and  the  consumer  knows  now  that  they  hold 
better  than  wire,  so  that  it  is  hardly  neces- 
sary to  say  we  ship  very  many  more  cut  nails 
than  wire  nails.  We  are  making  a  blued  wire 
nail  which  holds  a  great  deal  better  than 
bright,  but  all  the  same  the  cut  nails  are 
having  the  best  of  it." 

"  Do  vou  think  nails  will  be  any  cheaper?" 

"  We  do  not  see  how  they  can  unless  the 
Government  removes  the  duty  on  the  raw 
material,  and  this  is  fixed  for  some  time  to 
come,  the  tariff  having  just  lately  been  re- 
vised." 

"  Do  you  think  nails  will  go  up  in  price  to 
the  extent  that  they  might  under  the  present 
tariff?" 

"  Ask  me  something  easy.  No  doubt  the 
makers  would  put  up  the  price  if  some  satis- 
factory arrangement  could  be  made." 


ANCIENTS  HARDENED  COPPER. 

IN  a  paper  read  by  J.  H.Gladstone,  D.Sc, 
F.R.S.,  before  the  Society  of  Biblical 
Archaeology,  London,  recently,  attention 
is  drawn  to  the  composition  and  character 
of  the  copper  tools  in  use  in  Asia  Minor  be- 
fore the  age  of  bronze.  The  specimens  ex- 
amined by  Dr.  Gladstone  consisted  of  cop- 
per tools  from  Lachish,  and  date  from  a 
period  which,  according  to  Mr.  Bliss,  was 
earlier  than  1,500  B.  C,  and  consequently 
in  pre-Israelitish  days.  They  contain  no 
more  than  an  accidental  trace  of  tin,  but  they 
were  hard  and  brittle,  qualities  due  to  the 
presence  of  a  large  percentage  of  suboxide 
of  copper.  The  present  mound,  the  site  of 
the  ancient  city  of  Lachish,  has  been  cut 
down  by  Mr.  Bliss  to  the  level  of  the  valley, 
and  found  to  consist  of  the  ruins  of  several 
Amoritish  towns,  one  above  the  other,  over- 
laid by  a  stratum  of  ashes  and  sand,  and 
then  the  ruins  of  the  Israelitish  towns.  In 
these  several  strata  we  are  able  to  trace,  in 
the  same  city,  the  gradual  transition  from 
copper  tools  to  bronze  ones,  and  their 
gradual  replacement  as  the  manufacture  of 
iron  became  better  understood.  It  is  curi- 
ous to  notice  that  flint  implements  are  found 
from  the  lower  Amoritish  to  the  highest 
Israelitish  period,  some  of  the  latest  being 
of  very  beautiful  manufacture. 


RAMBLER'S  RUMBLINGS. 

1TOOK  a  trip  in  the  country  this  week, 
and  while  passing  a  field  a  companion 
who  was  with  me  said,  "  Listen  ;  do  you 
hear  the  meadow  lark  ?"  I  heard  it,  but 
strange  to  say  no  poetic  emotions  stirred  my 
soul,  but  this  thought  came  to  me  :  This 
bird  is  a  reliable  sign  that  spring  has  come 
to  stay.  He  is  not  like  the  robin,  who  hops 
up  when  he  thinks  fit,  and  has  long  ago  lost 
his  reputation  by  fooling  us  and  wearing  a 
red  vest  like  an  Irishman.  I  wondered  if 
the  hardware  merchants  around  the  country 
were  making  preparations  to  supply  the 
wants  of  the  amateur  and  professional 
gardener,  who  will  soon  be  abroad.  The 
sun  is  shining  down  on  the  dirt  and  rubbish 
that  has  been  accumulating  all  winter  in  the 
back  yard  and  the  lawn  in  front  of  the 
house,  and  the  householder  hies  himself  off 
to  the  hardware  store  where  he  has  seen 
garden  tools  exhibited  for  sale,  to  buy  a  rake 
and  spade,  and  clean  up  the  yard,  fix  up  the 
flower  beds,  and  get  everything  tidy  and 
ready  for  planting.  When  he  has  finished 
doing  this  he  will  doubtless  find  that  the 
fence  needs  a  coat  of  paint,  and  the  gate 
new  hinges,  etc.  His  wife  will  soon  be  in 
need  of  a  sun  bonnet  and  a  weeder  or  small 
set  of  garden  tools.  You  may  not  be  able  to 
supply  her  with  the  bonnet,  but  can  with  the 
garden  tools,  and  numerous  other  little 
things  that  will  be  brought  into  requisition 
by  the  warm  weather.  Let  the  public  know 
that  you  keep  in  stock  all  seasonable  goods. 


Don't  hide  your  light  under  a  bushel,  or 
your  garden  tools  in  the  back  of  the  store  at 
this  time  of  year.  Use  every  legitimate 
means  of  advertising  your  wares.  Through 
the  show  window,  the  local  papers  and  by 
circular.  He  who  advertiseth  not  is  like  a 
man  who  winks  at  a  pretty  girl,  with  blue 
goggles  on.  He  knows  what  he  is  doing 
himself,  but  nobody  else  does. 

Rambler. 


TALKS  WITH   RETAILERS. 
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■RA.DE  has  improved  with  the 
weather,"  said  T.  Meredith,  King 
street  east.  "  Paints  and  oils  are 
moving  off  nicely,  and  other  lines  are  com- 
ing into  demand.  Yes,  we  are  putting  the 
summer  goods  out  in  the  front.  We  have 
had  quite  a  few  enquiries  for  lawn  mowers, 
etc.  We  sold  our  first  mower  for  the  season 
on  Tuesday  week." 

"Oil  and  gas  stoves  are  moving  off  nice- 
ly, and  we  have  been  getting  a  call  for  quite 
a  few  garden  tools,"  said  W.  F.  Mullett,  738 
Queen  street  west.  "There  has  been  a 
much  better  demand  for  spring  lines  lately, 
and  we  have  had  one  or  two  very  busy  days. 
I  think  there  will  be  a  fairly  good  trade 
through  the  summer.  There  is  at  present  a 
great  deal  of  uncertainty  as  to  the  prices  that 
will  be  adopted  by  wholesalers,  owing  to 
the  tariff  changes,  and  until  they  are  finally 
adjusted  I  expect  the  retail  trade  will  buy 
lightly.  Paints  and  oils  made  quite  a  spurt 
last  week." 

"We  moved  from  No.  169^  last  week," 
said  C.  P.  Godden,  165  King  street  east, 
"  and  find  these  premises  far  more  commo- 
dious than  our  old  quarters.  We  will  con- 
tinue carrying  our  old  lines,  but  may  take 
up  some  new  when  we  are  properly  settled. 
We  have  nice  show  windows  here,  one  of 
which  we  are  at  present  devoting  entirely  to 
garden  tools." 


"  We  have  been  kept  fairly  busy  the  last 
few  days,"  said  Wm.  J.  Whitten,  King  street 
east.  "This  fine  weather  is  bound  to  im- 
prove trade,  but  whether  it  will  bring  it  back 
to  the  state  that  we  all  want  to  see  it  in,  is 
another  question.  However,  this  improve- 
ment that  we  are  feeling  is  what  we  h^ve 
been  long  waiting  for,  and  a  good  day's 
business  is  acceptable  if  only  for  the  novelty 
of  the  thing.  We  have  had  two  or  three 
busy  days  lately,  and  it  is  to  be  hoped  this 
kind  of  thing  will  continue." 

"  We  are  moving  three  doors  south  to 
295,"  said  E.  Clapp,  of  Clapp  &  Moses,  301 
Yonge  street.  "  We  will  have  extensive 
alterations  made  in  the  front  and  interiar. 
It  is  our  aim  to  have  the  finest  stove  shop 
and  store  on  the  street.  We  hope  to  be  in 
our  new  quarters  by  May  1st.  Business  is 
showing    much   improvement.     We    are  at 


HARDWARE 


present  doing  a  lot  of  stove  and  eave  trough 
work.  There  is  also  quite  a  lot  of  paint  and 
oil  selling.  Household  sundries  are  com- 
mencing to  be  in  demand." 


"  Yes,  we  have  noticed  a  great  improve- 
ment within  the  last  two  weeks,"  said  T. 
Wilson,  Queen  street  west,  "and  we  can 
stand  a  lot  more.  Ye?,  we  have  moved  the 
refrigerators  to  the  front,  in  anticipation 
of  the  warm  weather.  This  recent  fine 
weather  is  creating  a  demand  for  new  lines." 


"We  are  extending,  and  replacing  new 
machinery  in  our  repair  shop,"  said  Wm. 
Mathieson,  King  street  east.  "We  have 
been  somewhat  cramped  for  room  in  the 
past,  but  as  soon  as  we  get  fixed  up  we  in- 
tend to  go  in  for  the  bicycle  repairing  in 
earnest.  We  have  been  kept  quite  busy 
making  our  trolley  wheels,  and  are  sending 
them  down  to  Montreal  for  trial  on  the  street 
railway  there." 

"  Business  is  looking  up  a  little,  but  there 
is  nothing  to  brag  about,"  said  J.  Ivory, 
Queen  street  west.  "We  are  pretty  busy  in 
the  shop,  and  some  stoves  are  selling. 
Garden  tools  are  begining  to  move  and  the 
fine  weather  has  caused  a  slight  demand  for 
baby  carriages.  House  furnishings  are  be- 
ginning to  move,  but  there  is  yet  room  for  a 
great  deal  of  improvement  There  are  still 
a  lot  of  people  oot  of  work." 

"  We  are  glad  to  see  trade  improving  in 
some  lines,"  said  Wm.  Pike,  Queen  street 
west.  "  I  cannot  say  that  there  is  yet  much 
improvement  in  builders'  hardware,  but  still 
there  is  a  little.  I  do  not  expect  much  build- 
ing this  spring,  but  there  is  quite  a  lot  of  re- 
pairing and  touching  up  going  on.  Paints, 
oils,  kalsomine,  etc.,  are  moving  off  nicely. 
In  fact  there  is  a  general  improvement  in 
everything." 


"  Business  has  improved  a  great  deal  late- 
ly," said  B.  Ibbotson,  Queen  street  west. 
"The  fine  weather  has  brightened  up  all 
lines.  There  is  more  doing  in  the  shop,  and 
sales  in  the  store  are  better.  Yes,  we  have 
been  doing  a  lot  of  bicycle  repairing  lately." 


HOW  DO  I  STAND? 

THIS  question,  remarks  Ironmonger,  is 
one  which  many  shopkeepers  would 
find  it  impossible  to  answer  on  the 
spur  of  the  moment.  The  volume  of  their 
business  and  their  financial  position  is  made 
up  and  compared  with  corresponding  periods 
in  previous  years,  perhaps,  only  twice  or 
four  times  a  year.  In  the  middle  of  a  quart- 
er they  would  bequite  unable  to  even  roughly 
estimate  how  matters  stood.  A  glance  at 
the  bank  pass-book,  and  the  knowledge  of 
the  amount  of  cheques  to  be  drawn  that  day, 
is  frequently  most  delusive,  as  there  is  no  in- 
dication of  how   undertakings  which  have 


been  already  entered  into  will  affect  the 
position.  Without  knowing  exactly  how  he 
stands,  the  shopkeeper  is  seriously  handi- 
capped in  deciding  many  important  ques- 
tions. He  would  find  it  useful  to  have  a 
statement  drawn  up  once  a  week  setting  out 
the  amount  of  his  sales,  and  under  separate 
headings  the  amount  of  business  done  in 
each  department,  such  as  furnishing,  build- 
ing, cutlery,  general,  etc. 


TIN  NEAR  SUDBURY. 

INFORMATION  has  been  received  by 
the  Ontario  Bureau  of  Mines,  though 
the  reliability  of  the  report  as  far  as  the 
value  of  the  discovery  is  concerned  has  not 
been  fully  established,  that  tin  ore  has  been 
discovered  in  the  vicinity  of  Sudbury  The 
ore  is  described  as  occurring  in  a  ledge  of 
white  quartz,  standing  boldly  out  from  the 
surface  of  the  rock.  Samples  of  the  ore  have 
been  assayed  and  have  been  proved  to  be  cassi- 
terite,  or  tin  oxide.  The  oxide  occurs  in 
crystals  in  the  rock  ;  these,  however,  do  not 
show  the  crystalline  formation,  but  are 
rather  fragmentary,  varying  in  their  size 
from  that  of  a  grain  to  that  of  a  small  bean. 
The  samples  of  the  quartz  brought  into  To- 
ronto by  the  prospector  who  claims  to  have 
made  the  discovery  were  fairly  well  filled 
with  these  fragments  of  cassiterite. 

Should  this  discovery  prove  to  be  one 
which  will  show  the  possibility  of  successfully 
working  the  claim  for  tin,  its  importance 
will  be  far-reaching,  and  it  will  probably 
much  hasten  the  development  of  the  district. 
Tin  has  so  far  remained  a  practically  undis- 
covered mineral,  not  only  in  Canada,  but  on 
this  continent.  The  efforts  so  far  made  to 
promote  by  means  of  protection  the  develop- 
ment of  alleged  tin  discoveries  in  the  United 
States  have  invariably  resulted  in  monetary 
loss  to  those  concerned,  and  it  will  be  re- 
membered that  in  the  case  of  Mr.  McKmley 
himself  the  chickens  came  home  to  roost 
when  he  lost  almost  his  entire  fortune 
in  an  industry  of  this  nature  which 
had  been  protected  and  fostered  into 
unnatural  growth  and  an  early  death 
by  his  own  high  protective  policy.  Tin 
ore,  too,  has  been  the  basis  of  many  of 
those  "  salting  "  operations  which  the  mining 
investor  has  so  much  reason  to  dread,  and 
instances  are  on  record,  both  in  Canada  and 
elsewhere,  in  which  the  unwary  speculator 
has  been  beguiled  into  extravagant  visions 
of  sudden  wealth  and  still  more  extravagant 
expenditure  of  dollars  and  cents  by  "  salted" 
tin  specimens  in  the  hands  of  some  smooth- 
tongued prospector. 

As  soon  as  the  season  opens  it  will  be 
known  just  what  body  of  ore-bearing  matter 
is  contained  in  the  discovery  now  reported, 
and  whether  the  ore  is  present  in  paying 
quantities.  Should  such  prove  to  be  the 
case,  further  discoveries  will  be  sure  to  fol- 
low, and  it  is  possible  that  a  new  and  profit- 
able industry  may  soon  spring  up. 


THE   MAN   WHO   KNOWS. 

IN  every  store  there  is  generally  some  one 
man  who  is  constantly  referred  to  about 
stock,  prices,  ways  of  shipping,  etc.,  says 
Iron  Age.  Sometimes  he  is  a  member  of 
the  firm,  but  oftener  he  is  one  of  the  em- 
ployees. Every  detail  of  the  business  seems 
to  be  at  his  finger  ends.  He  is  rarely  the 
brilliant  man  of  the  house  ;  on  the  contrary, 
he  is  the  one  who  is  at  work  at  the  desk  or 
shelves  when  the  others  are  joking  about  the 
stove  in  winter  or  at  the  door  in  summer. 

He  rarely  takes  any  credit  to  himself  be- 
cause of  the  availability  of  his  information 
and  of  his  varied  knowledge.  He  is  apt  to 
be  unassuming  and  to  look  upon  the  ready- 
tongued  salesman  as  one  who  is  greatly  his 
superior.  But  when  changes  are  made  in 
the  house  he  is  the  last  one  the  firm  will 
allow  to  leave  them,  and  he  is  given  an  in- 
terest in  the  business  because  there  is  no  one 
to  take  his  place  if  he  should  choose  to  go 
away. 

Traveling  men  meet  such  a  man  as  this  in 
every  city  and  almost  in  every  store.  Every- 
thing about  his  business  is  of  interest  to 
him.  He  is  not  obtrusive,  but  he  manages 
to  hear  what  is  said  about  goods  and  prices, 
and  as  he  has  opportunity  he  has  questions 
of  his  own  to  ask  about  articles  or  points  not 
fully  understood. 

His  talents  are  simply  an  all  engrossing 
interest  in  his  business,  so  that  the  least 
detail  is  of  importance  to  him.  This,  com- 
bined with  a  memory  that  he  has  cultivated, 
enables  him  to  easily  keep  posted  in  prices 
and  changes,  and  in  working  about  the 
shelves  he  almost  unconsciously  takes  note 
of  the  stock,  so  that  he  is  ready  to  tell  its 
condition  if  called  upon  for  information. 

No  clerk  having  regard  for  his  future 
ought  to  do  less  than  this,  but  the  fact  that 
so  few  meet  the  full  requirements  of  their 
position  is  the  reason  that  the  one  who  an- 
swers all  expectations  is  so  sure  of  apprecia- 
tion and  advancement. 


The  Metal  and  Hardware  Association  of 
the  Board  of  Trade,  Montreal,  met  to  dis- 
cuss the  tariff  question.  The  trade  was  well 
represented.  Thos.  J.  Drummond,  vice- 
president,  was  in  the  chair.  It  was  agreed 
that  shelf  goods  were  not  properly  defined 
or  classified  in  the  new  tariff.  Each  collector 
of  Customs  put  a  different  interpretation  on 
the  tariff  and  each  one  thought  he  was  right. 
A  committee  was  appointed  to  make  out  a 
list  of  those  articles  upon  which  there  was 
an  uncertainty  of  opinion.  This  committee 
will  meet  the  hardware  men  of  other  cities, 
draw  up  a  properly  classified  list  of  shelf 
goods  and  proceed  to  Ottawa,  where  they 
will  interview  the  Government  in  order  to 
have  the  alleged  discrepancies  rectified.  J. 
B.  Learmont  is  convener  of  the  committee. 

Sir  Oliver  Mowat's  bill  to  enable  boards  of 
trade  in  cities  to  appoint  general  arbitrators 
for  certain  purposes  has  been  passed. 


HARDWARE. 


Oiled  and  Annealed,  Galvanized,  Barb  and  Plain  Twist. 

Staples  at  Lowest  Prices 


H.  S.  HOWLAND,  SONS  &  CO. 


P 


WHOLESALE  HARDWARE  MERCHANTS 

ORDERS 
SOLICITED. 


37  Front  Street  West,    TOFOIltO. 


THE    UNIFORM  BILL  OF  LADING. 

THE  Philadelphia  Manufacturer  calls 
attention  to  the  victory  just  now  won 
by  the  National  Transportation  Asso- 
ciation (an  association  of  shippers)  in  a  con- 
test with  the  railroad  companies  against  a 
proposed  invasion  of  shippers'  rights.  The 
railroads  lately  prepared  a  uniform  bill  of 
lading,  which  they  tried  to  compel  the  public 
to  accept.  This  bill  of  lading  contained 
many  clauses  of  an  unfair  character — as,  for 
example,  one  that  relieved  the  transportation 
companies  absolutely  from  all  liability  for 
goods  damaged  or  destroyed  by  the  negli- 
gence of  the  companies'  servants.  It  also 
had  printed  across  the  face  ol  it  in  large 
letters  the  word  "  non-negotiable,"  and  it 
made  new  classifications  of  freights  directly 
to  the  advantage  of  the  carriers  and  against 
the  advantage  of  shippers.  Well-informed 
persons  have  fully  understood  that  a  bill  of 
lading  of  such  a  kind  will  not  stand  the  test 
of  submission  to  a  court  of  justice.  But  the 
great  mass  of  shippers  are  not  well  informed, 
and  the  usefulness  of  such  a  formidable 
document  to  the   companies  lay  in  the  fact 


that  it  might  be  used  to  frighten  and  dis- 
courage ignorant,  timid,  and  poor  men  from 
pressing  just  claims  against  the  companies. 
The  attempt  to  force  this  bill  of  lading 
into  use  was  resisted  by  the  National  Trans- 
portation Association,  of  which  the  Manu- 
facturers' Club  is  a  member.  That  body 
protested  to  the  railroad  companies  ;  but  it 
did  much  more.  It  presented  the  matter  to 
the  Inter-State  Commerce  Commission 
backed  by  40,000  signatures  to  an  appeal  for 
protection,  and  it  even  carried  the  case  into 
Congress  in  a  petition  for  legislation  which 
shall  make  this  kind  of  thing  impossible  for 
the  future.  A  speedy  consequence  of  all 
this  active  effort  has  been  that  the  Chicago 
&  Grand  Trunk  Railroad  Company  have  an- 
nounced at  Chicago  that  they,  for  their  part, 
withdraw  from  the  attempt  to  impose  on  the 
public,  and  repudiate  the  proposed  uniform 
bill  of  lading.  The  company  have  prepared 
a  bill  of  lading  of  their  own,  containing  a 
small  amount  of  matter,  phrased  in  plain 
language,  and  declaring  themselves  "  sub- 
ject to  carrier's  liability  under  the  common 
law  in  force  in  the  various   states,   territor- 


ies, provinces,  or  foreign  countries  through 
which  the  goods  may  pass." 

This  is  enough  for  any  carrier  who  pro- 
poses to  deal  fairly  with  his  clients.  For  in 
any  case,  no  matter  what  the  bill  of  lading 
may  say,  such  matters  are  governed  by  law 
and  are  always  disposed  of  in  accordance 
with  law  when  a  shipper  who  has  had  dam- 
age has  persistence  enough  to  seek  justice 
resolutely,  without  regard  for  restrictions 
and  conditions  put  upon  him  by  the  carrier. 
The  time  has  not  yet  come  when  American 
legislation  will  relieve  public  transportation 
companies  from  responsibility  for  valuable 
material  intrusted  to  their  care  and  for  the 
movement  of  which  fair  prices  have  been 
paid. 

The  action  of  the  Grand  Trunk  Railway 
Co.  will  probably  cause  the  abandonment  of 
the  uniform  bill  of  lading  by  all  the  com- 
panies. Competition  for  business  is  too 
eager  to  permit  one  line  to  have  the  advan- 
tage bid  for  by  this  concession  to  indignant 
public  opinion. 


Navigation  will  be  opened  this  week  from 
Collingwood  to  the  Soo. 


This  spring's  crop,  clear  and  sparkling,  in 
best  machine  made  barrels. 


«   Pure  Turpentine 

i  Pure  Linseed  Oil. 

J          LOWEST    PRICES.  gy       1  11  g^  1  f\*l 
Calcutta  Castor  Oil. 
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SANDERSON    PEARCY  &   CO. 

130  to  138  Bay  Street,  TORONTO. 


HARDWARE, 


IRON    IN    BRITISH    COLUMBIA. 

THE  subject  of  manufactures  for  Vic- 
toria is,  we  are  pleased  to  know,  still 
being  agitated,  and  it  is  high  time 
that  something  definite  was  done.  The 
cities  on  the  Sound  are  bestirring  themselves, 
and  in  Seattle  it  is  proposed  to  establish  a 
big  iron  industry,  although  that  city  has  not 
at  its  very  doors,  as  we  have  here,  raw 
material  of  the  highest  quality  and  in  almost 
unlimited  supply.  The  Seittle  and  Tacoma 
people  have  already  had  their  eyes  upon 
Tumbo  Island,  Texada  Island,  and  other 
rich  mineral  sections  of  this  province,  and 
their  attention  is  now  said  to  be  directed  to 
Sooke,  not  more  than  twenty  miles  from  the 
city  of  Victoria,  where,  within  three  or  four 
minutes  of  a  harbor  in  which  vessels  of  700 
tons  can  easily  ride  at  anchor,  is  a  hill  of 
iron  200  feet  high  and  a  quarter  of  a  mile 
wide,  averaging  over  60  per  cent,  of  metallic 
iron,  practically  free  from  all  injurious  com- 
ponents. So  easily  workable,  too,  is  this 
mine,  that  it  is  said  the  ore  can  be  obtained 
in  practically  unlimited  quantities  and  put 
free  on  board  ship  at  a  total  cost  of  about  $1 
per  ton.  Tnis,  it  is  said  by  experts  would, 
if  smelted  with  charcoal,  be  equal  to  the  best 
brandi  of  Swedish  or  Russian  iron.  As  we 
all  know,  coal  for  fuel  is  close  at  hand  in 
abundant  quan:ity,  while  limestone  for  flux 
is  obtainable  at  a  cheap  rate. 

The  iron  industry,  it  is  apparent,  is  one 
which,  if  we  do  not  develop,  will  be  taken 
from  us  by  the  enterprising  people  of  the 
Sound.  It  was  only  on  Saturday  last  that 
Mr.  Robins,  Superintendent  of  the  New 
Vancouver  Coal  Co.  said,  on  his  return  from 
San  Francisco,  that  there  were  no  present 
prospects  of  improvement  in  the  coal  trade, 
as  San  Francisco  dealers  will  not  purchase 
a  ton  more  than  is  absolutely  necessary.  In 
the  smelting  of  Biitish  Columbia  iron  a  con- 
siderable quantity  of  coal  could  be  advan- 
tageously employed,  thus  giving  work  to  a 
large  number  of  miners.  Not  only  could  the 
iron  be  used  at  home,  but  it  might  be 
shipped  to  the  Orient  and  South  where  we 
have  already  established  our  special  trade 
connections.  But  it  is  in  home  manufac- 
tures that  our  Brit  sh  Columbia  iron  might 
well  be  used.  That  ships  can  be  repaired 
and  constructed  here  has  been  amply  de- 
monstrated by  the  work  done  by  the  Albion 
Iron  Works  Co.  on  H.M.S.  Amphion  and 
Warspite.  They  have  also  shown  what  they 
can  do  in  producing  stoves  and  other  des- 
criptions of  hardware.  Other  Victoria  found- 
ers and  iron- workers  have  undertaken  opera- 
tions of  considerable  magnitude  and  with 
regard  to  the  Mainland  the  same  can  be 
said. 

Let  us  do  what  we  can  with  our  own  iron, 
particularly  when  our  coal  is  inclined  to  be 
a  drug  on  the  market  and  when  other  people 
are  talking  of  obtaining  our  abundant  raw 
material  and  working  it  for  all  it  is  worth. 
The  present  would  seem  to  be  a  convenient 


opportunity.  There  is  any  quantity  of  labor 
anxious  for  employment;  and  there  is  ample 
capital  which  is  not  put  to  any  very  profit- 
able use,  for  lack  of  confidence.  We  are  de- 
veloping markets  abroad,  and  why  we  should 
not  make  the  venture,  with,  among  other 
things,  iron  manufactured  and  unmanu- 
factured, we  can  see  no  reason  other  than 
that  we  have  not  pluck  enough.  Let  us 
make  a  beginning  at  once,  if  it  is  in  ever  so 
small  a  way. — B.  C.  Commercial  Journal. 


SELLING  .SHOT  GUNS. 

MANY  hardware  dealers  and  not  a  few 
jobbers  will  not  handle  shotguns 
because  of  the  trouble  which  some- 
times follows  their  sale,  says  Hardware  Re- 
porter. The  better  grades  of  guns,  whether 
imported  or  made  in  this  country,  are  guar- 
anteed by  the  importer  or  maker.  This 
guarantee  is  of  course  extended  to  the  pur- 
chaser or  user,  and  here  is  where  the 
trouble  begins.  His  cartridges  may  not 
have  been  properly  loaded,  or  the  cap  may 
be  defective,  and  if  the  gun  fails  to  do  good 
work  from  these  or  any  other  incidental 
causes  the  buyer  blames  the  gun  itself  and 
then  falls  back  on  his  guarantee. 

Most  of  the  larger  jobbing  houses  who 
handle  guns  employ  an  expert  workman  to 
test  every  gun  as  soon  as  it  is  received. 
Others  rely  on  the  manufacturer's  certificate 
of  workmanship,  while  those  handling  im- 
ported guns  and  not  having  a  gunsmith  in 
their  employ  depend  upon  an  examination 
made  by  the  importing  house  and  certified 
to  by  the  jobber.  This  method  serves  to  re- 
lieve the  difficulty  in  part  but  is  not  always 
sufficient  in  providing  against  protests  from 
a  customer  who  possibly  knows  more  about 
game  than  he  does  about  the  weapon  he 
uses  to  kill  it,  or  whose  inattention  to  the 
details  of  loading  are  responsible  for  the 
faults  he  ascribes  to  the  gun. 

In  order  to  meet  and  satisfy  the  wants 
and  occasinal  whims  of  his  customers,  a 
hardware  dealer  should  and  generally  does 
have  a  considerable  store  of  mechanical  and 
even  technical  knowledge.  In  the  case  of 
guns,  it  would  not  be  at  all  out  of  the  way 
if  he  would  carefully  test  each  one  as  it  is 
received,  so  that  any  possible  fault  may  be 
found  in  time.  Each  gun  has  been  tested 
and  targetted  before  it  leaves  the  maker,  so 
another  shot  or  two  will  not  injure  it  in  any 
way  and  may  afford  the  means  of  giving  the 
dealer  an  opportunity  to  vouch  for  its  shoot- 
ing qualities.  Under  all  circumstances,  the 
working  parts  should  be  examined  as  soon  as 
the  guns  are  received,  since  even  the  slight- 
est defect  will  prevent  a  full  .satisfaction 
when  the  gun  is  in  use.  This  applies  with 
especial  force  to  the  cheaper  grades,  but  an 
examination  of  the  better  goods  should  not 
be  neglected. 


SELF-EDUCATION. 

EVEN  to  the  young  man  deprived  of 
the  advantages  of  evening  class  in- 
struction there  is  still  an  opportunity 
to  perfect  himself  by  home  study,  remarks 
Metal  Worker.  True  it  is  that  such  study 
is  difficult,  progress  is  far  less  rapid  and 
there  is  much  more  excuse  for  failure  than 
is  the  case  when  the  student  is  subject  to 
the  encouraging  influence  of  others  studying 
with  him  under  competent  instruction. 
But  on  the  other  haud,  once  mastered,  the 
subject  is  his  by  right  of  conquest  who  wins 
single  handed.  It  is  impressed  on  his  mind 
as  it  could  never  be  had  the  struggle  been 
less  severe.  Success  in  home  study  is,  to  a 
large  degree,  measured  by  regularity  and 
method  in  all  that  is  done.  One  hardly  ap- 
preciates the  loss  (if  such  it  can  be  con- 
sidered) of  giving  half  an  hour  a  day  to  study, 
and  yet  in  a  year — Sundays  and  holidays 
excepted— this  foots  up  the  equivalent  of 
about  20  days  of  eight  hours  each,  enough 
time,  it  is  evident,  if  taken  in  the  aggregate 
to  very  considerably  increase  one's  store  of 
knowledge.  It  is  related  that  John  Tyndal's 
success  began  with  his  determination  to 
devote  all  of  his  spare  time  to  study,  and  so 
earnest  was  he  in  this  effort  that  he  arose 
for  this  purpose  at  five  on  the  morning  of 
the  first  after  he  made  this  resolve  and  con- 
tinued so  to  do  for  many  years.  One  of  the 
benefits  of  home  study  lies  in  the  fact  that 
it  is  generally  impossible  to  proceed  to  more 
advanced  study  until  that  in  hand  has  been 
mastered,  so  that  there  is  a  continued  incen- 
tive to  perfection  in  each  day's  work.  Above 
all  things  the  course  of  study  should  be 
clearly  mapped  out  and  persisted  in.  There 
should  be  no  cursory  reading,  no  skipping 
or  slighting  because  the  matter  is  not  clear. 
There  likewise  should  be  no  attempt  to  be- 
gin the  course  with  studies  too  advanced. 
Arithmetic  must  be  fully  comprehended 
before  algebra  is  attempted,  geometry  should 
be  at  least  reasonably  well  understood  be- 
fore a  course  in  drawing  is  entered  upon, 
and  to  those  who  desire  to  study  the  lan- 
guages English  grammer  is  a  first  requisite. 
Books  can  be  purchased  at  reasonable  rates, 
and  but  few  are  required  at  a  time  by  the 
home  student,  so  that  the  real  expense  of 
his  study  need  not  be  great. 

THE   CONSOLIDATED 

PLATE  GLASS 

COMPANY  OF  CANADA  (Limited) 


HEAD  OFFICE: 

73  and  75  Wellington  Street  West,  TORONTO 


BRANCHES: 
LONDON. 


OTTAWA. 


Winnipeg  is  the  third  largest  revenue  pro- 
ducing postoffice  in  the  Dominion,  ranking 
next  to  Toronto  and  Montreal. 


MONTREAL, 

338  St.  Paul  St. 
Frank  J.  Phillips,  Toronto,   President. 

Wm.  K.  Hobbs,  London,  \  Vice-Presidents 

Alex.  Ramsay,  Montreal,       /  vice-i  residents 

Correspondence  Solicited.  Estimates  Giver. 

Special  Discount  to  the  Trade. 


HARDWARE 


Brandram  Bros.  &  Co. 


ROTHERHITHE,  LONDON,  ENG, 
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B.  B. 

I  GENUINE 

WHITE  LEAD 


<P 


Manufacturers  of 

The 

Celebrated 

Brand 


^ 
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Star  Cycle  Works 


Wolverhampton,  England. 


B.  B. 

NO.  ONE 


<p 


B.  B.      WHITE  LEAD 

White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


For  samples  and  information  apply  to 


HENDERSON  &  POTTS 


Nova  Scotia  Paint  Works, 


Halifax,  N.S, 


CYCLE   RACK   PATENTS   APPLIED   FOR. 

FOR  the  season  of  1894  these  celebrated  Cycles  will,  for  the  first  time,  be  obtain- 
able in  Canada.  Hitherto  the  entire  output  of  our  extensive  works  has  been 
taken  by  the  English  home  trade.  Large  additions  to  the  works  and  plant 
have  greatly  increased  our  facilities,  and  we  are  now  ready  to  supply  the  Canadian 
demand.  Due  consideration  has  been  given  to  the  importance  of  minimum  weight, 
but  we  are  not  prepared  to  risk  our  reputation  for  RELIABILITY  by  committing 
ourselves  to  an  extreme  course. 

We  have  adopted  a  larger  diameter  and  lighter  gauge  of  tubing  in  the  construction 
of  our  Frames  and  Handle  Bars,  improved  and  detachable  Brake-work,  further 
improvements  in  Ball  Head  and  Handle  Bar  adjustments,  Dust-Proof  Crank  Bracket 
and  Hubs,  a  narrow  Tread  in  conjunction  with  improved  Pedal  Attachment  and 
dished  Chain  Wheel,  special  patterns  in  Tubular  Seat  Pillar,  Foot  Rest,  Step,  Brake 
and  Steering  Lock;  all  chains  will  have  Hardened  Links  and  be  of  a  higher  class 
than  heretofore  ;  a  neater  and  more  effective  Chain  Adjustment  ;  Chain  Wheels 
specially  milled  to  secure  free  running  ;  Nuts  reduced  to  a  minimum  of  sizes,  with 
Box-Spanner  to  fit  same,  parts  interchangeable,  high  standard  of  finish  throughout. 


A. 

5  I    Bay  Street. 


A.   ALLAN   &  CO. 

Canadian  Agents,  TORONTO. 


ffitflfttaSt/ 
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LET  US   QUOTE  YOU 

CASTOR  OIL 


Toronto  Lead  &  Color  Co. 

LIMITED. 


^^^^^^^^^^^^^^^^^/ 


A.  ALLAN,  Pres. 


J.  O.  GRAVEL,  Sec.-Treas. 
F.  SCHOLES,  Man.  Director. 


THE  (ANA&IAN  ROBBER  (0'Y" 

Of  Montreal  and  Toronto. 
CAPITAL,       -       -       $2,000,000. 

MANUFACTURERS    OF 

First  Quality  Rubber 
Boots  and  Shoes,  Supe- 
rior Quality  Rubber  Belt- 
ings, including  The  For- 
syth (Boston  Belting  Co.) 
Seamless  Rubber  Belt- 
ing. For  which  we  are  Sole 
Agents  and   Manufacturers  in  Canada. 

We  hold  the  Patent  and  Right  to  Manufacture 
in  Canada. 

THE  PATENT  PROCESS  SEAMLESS  TUBE  HOSE 

We  Make  all  Our  Hose  by  this  Process. 

ASK  THEMERGHANT  YOU  DEAL  WITH  FOB  IT  HID  TAKE  NO  OTHER. 

Rubber  Packing's,  Valves,  Gaskets,  etc. 


Head  Office  and  Factory,  Montreal.  J.  J.  McGILL,   Man. 

WESTERN   BRANCH  : 

Cor.  Front  and  Yonge  Streets,  TORONTO. 
J.  H.  WALKER,  Manager. 
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HARDWARE 


AN  INTERESTING  SUIT. 

WR.  HOBBS,  McCauseland  &  Son, 
and  the  Cobban  Mfg.  Co.,  Toronto, 
•  have  issued  a  writ  to  restrain  Ed 
win  Hill  from  dealing  in  plate  glass,  in  vio- 
lation of  an  alleged  agreement  made  by  the 
Toronto  Plate  Glass  Importing  Co.  with  the 
promoters  of  the  Consolidated  Plate  Glass 
Co.,  of  Canada. 

The  evidence  was  taken  Thursday  before 
a  special  examiner,  and  evidence  was  pro- 
duced by  the  defendant  to  prove  that  the 
agreement  on  his  part  was  never  consumated; 
that  at  the  present  time  he  had  no  direct 
interest  in  the  firm  of  Pearson  &  Hill,  being 
merely  a  salaried  employee  ;  that  at  the  time 
of  the  assignment  of  the  Toronto  Plate 
Glass  Importing  Co., the  final agieement  with 
the  plaintiffs  had  not,  and  never  had  been 
completed.  The  defendant  claims  that  he 
has  a  perfect  right  to  carry  on  the  vocation, 
on  which  he  has  to  depend  for  a  living,  and 
that  it  is  illegal  to  restrain  him  from  so  doing. 

The  plaintiffs  claim  that  though  not  ac- 
tually a  member  of  the  firm,  he  is  directly 
interested  in  it  through  his  wife,  Mrs.  Hill, 
who  is  a  member  of  the  firm  of  Pearson  & 
Hill,  and  that  though  E.  Hill  had  not  signed 
ihe  final  agreement  made  with  plaintiffs, 
his  partners,  the  other  members  of  the  To- 
ronto Plate  Glass  Importing  Co.  had  done 
so,  and  that  to  all  sense  and  purpose  he  had 
signified  his  agreement  to  the  same,  and 
that  he  was  at  present  engaged  in  the  sale 
of  pldte  glass  in  violation  of  the  said  agree- 
ment. 

The  hearing  of  evidence  will  be  continued 
before  the  examiner  to-day  and  the  case  will 
be  argued  before  the  court  on  the  24th  inst. 

This  case  will,  no  doubt,  prove  very  inter- 
esting, and  will  do  much  to  prove  to  what 
extent  a  member  of  a  firm  is  personally  and 
legally  bound  by  a  transferment  of  good  will 
made  by  the  firm  of  which  he  is  a  member. 

Mr.  Pearson,  of  Pearson  and  Hill,  says  : 
"E.  Hill  not  being  a  member  of  the  firm,  it 
will  make  no  difference  to  us  what  way  the 
suit  may  go.  We  will  continue  to  handle 
plate  glass." 

TO  ERECT  A  NEW  STORE. 

J  AS.  Shildride,  of  Hagersville,  has  let 
the  contract  for  the  erection  of  a  new 
hardware  store  to  be  built  in  the  centre 
of  that  thriving  town.  The  store  will  be  of 
solid  brick,  two  stories,  24x75  ft.,  with  plate 
and  leaded  glass  windows.  The  first  story 
will  be  divided  into  storeroom  proper,  ware- 
room  and  office.  The  store  will  be  45x22  j£> 
the  office  8x12.  Half  of  the  lower  story  will 
be  used  as  a  wareroomfor  heavy  metals,  the 
second  story  to  be  used  for  a  storage  room 
and  offices.  The  building  is  to  be  roofed 
with  galvanized  iron  and  the  store  will  be 
fitted  up  with  the  latest  conveniences  in  the 
way  of  shelving,  drawers,  cases,  etc.,  and 
when  completed  will  be  one  of  the  best 
equipped  hardware  stores  in  the  county. 


THE  WASTE  BASKET. 

WE  are  all  more  or  less  partial  to 
the  waste  basket — too  partial  in 
many  instances,  remarks  American 
Artizan.  We  see  on  our  desk  an  accumula- 
tion of  statements,  invoices,  memoranda,  let- 
ters, receipts,  etc.,  and  as  a  handy  riddance 
we  utilize  the  waste  basket.  More  than  one 
of  ushas  hastily  torn  upsome  document,  never 
thinking  that  it  could  possibly  be  wanted 
again,  and  eventually  been  seriously  incon- 
venienced by  its  absence.  Take  the  matter 
of  itemized  statements.  Are  there  not  some 
dealers  who  deposit  these  in  the  waste 
basket  without  scarcely  taking  the  trouble  to 
glance  through  them  when  they  are  not 
ready  to  pay  the  account  in  question  ?  By 
and  by  this  same  dealer  will  want  a  state- 
ment of  his  account  and  he  will  send  to  the 
jobber  or  manufacturer  for  it,  making  so 
much  additional  clerical  work  and  caus- 
ing so  much  extra  delay.  Have  cases 
never  been  known  in  the  stove  and  hard- 
ware trades  where  letters  notifying  deal- 
ers that  a  sight  draft  was  coming,  together 
with  statements  that  accounts  have  been  sent 
out,  and  when  the  subsequent  sight  draft 
appeared  there  was  an  indignant  protest 
against  the  transgression  of  business  ethics 
in  drawing  on  a  man  without  sending  any 
statement  ?  If  there  has  at  any  time  been 
an  unpleasantness  in  the  history  of  the 
trade  would  it  not  have  been  easily 
avoided  by  the  dealer  being  a  little  more 
conservative  in  the  use  of  his  waste  basket  ? 
Of  course  there  never  has  been  a  case  in  the 
history  of  any  business  where  a  man  has 
ripped  open  an  envelope  and  on  seeing  that 
it  contained  a  printed  circular  has  "  fired  " 
it  at  once  into  the  waste  basket.  And,  con- 
sequently, an  important  business  letter  en- 
closed with  a  circular  in  an  envelope  has 
never  been  destroyed.     Of  course  not. 

Everybody  who  knows  anything  about 
business  knows  that  both  a  man's  competi- 
tors and  customers  know  about  what  he 
pays  for]  goods.  Consequently,  it  don't 
matter  any  whether  Tom,  Dick  or  Harry 
should  happen  to  pick  up  and  pocket  an  in- 
voice that  you  have  carelessly  allowed  to 
flutter  on  the  floor. 

A  bright  commercial  traveler  tells  a  story 
in  an  exchange  that  comes  in  pat  in  this 
particular  connection  of  the  importance  of 
the  non-utilization  of  the  waste-basket  : 
"  Letters  quoting  prices  on  goods  are  for  the 
dealers'  private  information,  and  should  be 
as  sacredly  preserved  as  a  contract  involv- 
ing $1,000.  Yet,  not  long  ago  I  knew  of  a 
case  where  a  dealer  disputed  the  price 
charged  him  for  a  buggy.  He  could  not  find 
the  letter  which  contained  the  quotation  he 
claimed,  but  declared  that  he  was  right.  As 
a  matter  of  fact,  he  had  used  the  reverse  side 
of  the  letter  on  which  to  send  his  order  for 
the  job.  The  seller  had  quotation,  order 
and  all,  and  the  dealer  nothing.  The  price 
charged  was  the  price  quoted,  and  no  better 


or  more  complete  acceptance  was  needed 
than  the  dealer's  order  on  the  back  of  the 
letter.  Doubtless  he  still  thinks  the  house 
beat  him." 

We  don't  want  anybody  to  think  that  a 
business  house  of  any  kind  should  be  used 
as  a  kind  of  rag-bag.  The  waste  basket  is 
a  Godsend,  but  there  are  numbers  of  busi- 
ness communications  of  all  kinds  that  it  is 
very  judicious  to  preserve.  There  have  been 
times  when  the  sight  of  a  six-months-old 
letter  has  been  a  most  joyous  one. 

If  any  dispute  over  a  matter  comes  up, 
there  is  nothing  that  settles  the  affair  so 
quickly  as  documentary  evidence.  A  man 
may  know  you  are  perfectly  honest,  but  no 
floods  of  Websterian  eloquence  nor  power 
of  violent  assertions  will  convince  him 
half  so  certainly  that  you  have  paid  a  certain 
bill  as  will  a  minute's  glance  at  his  signature 
in  a  receipt  for  the  same. 

The  waste  basket  is  an  important  factor 
in  the  business  world.  Time  is  very  import- 
ant to  a  business  man,  and  the  sooner  a  cir- 
cular of  gout  panacea  (those  of  us  who  have 
not  contracted  gout  are,  I  take,  fairly  well 
insured  against  it  until  business  gets  better) 
goes  into  that  useful  receptacle,  so  much 
more  time  is  there  left  for  more  important 
communications.  Moral:  Use,  but  do  not 
abuse  the  waste  basket. 


FAILURE  IN   PAINTS  AND  OILS. 

THERE  was  much  surprise  expressed 
at  the  failure  of  J.  M.  French  &  Co., 
dealers  and  manufacturers  of  paints 
and  oils,  Adelaide  street  west,  Toronto.  The 
liabilities  are  about  $15,000  and  the  assets 
nominally  the  same.  The  Canada  Paint  Co. 
is  a  creditor  to  the  extent  of  about  $4,000, 
and  it  is  unlikely  thattheunsecured  creditors 
will  get  much  out  of  the  estate.  An  assign- 
ment has  been  made  to  R.  Tew,  Toronto, 
and  there  will  be  a  meeting  of  creditors  on 
the  25th  inst. 


J.  Cameron  &  Co.  have  struck  a  new  ad- 
vertising scheme.  They  have  got  a  pair  of 
wood  fan  makers  working  in  their  window 
which  excites  the  curiosity  of  a  big  crowd  of 
onlookers. —  Petrolia  Advertiser. 

Walter  H.  Cottingham  &  Co.,  of  Montreal, 
have  issued  a  neat  and  attractive  caid  of 
Blundell,  Spence  &  Co.'s  ivy  green.  The 
tints  of  green  are  light,  dark  and  middle, 
and  very  pretty. 


The  Ontario  Tack  Co. 

Manufacturers  of 

Wire  Nails 

TACKS,  SHOE  NAILS,  ETC. 


Hamilton. 


Ontario. 

SP 
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[Importers,  wholesale  merchants  and  manufacturers 
should  send  any  items  intended  for  this  department  so 
that  they  may  reach  the  head  office  not  later  than  Wed- 
nesday morning.  The  editor  will  always  welcome  such 
information.] 
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NO.  McLOED  has  bought  out  the  stock 
and  good  will  of  the  business  lately 
carried  on  by  Jas.  McDonald,  black- 
smith, Chilliwack,  B.C. 

Thos.  Ricketts,  insolvent,  who  carried  on  a 
general  store  at  Gilmour,  has  offered  40c.  on 
the  dollar  of  unsecured  liabilities. 

McClean's  hardware  store,  Woodstock, 
was  robbed  of  half  a  dozen  revolvers  the 
other  morning,  the  thieves  breaking  through 
the  glass. 

In  a  Welsh  tin  factory  has  been  produced 
the  thinnest  sheet  of  iron  ever  rolled.  It 
would  require  4,800  of  them  to  make  one 
inch  in  thickness. 

A  young  man  named  Lee,  an  employee  of 
the  Canadian  Oil  Co.,  Sarnia,  while  attend- 
ing the  oil  tanks,  was  overcome  by  fumes 
from  the  oil  and  died  in  a  few  hours. 

The  miners  of  British  Columbia  have 
formed  themselves  into  an  association,  to  be 
known  as  the  Ontario  Mining  Institute.  Jas. 
Conmee,  M.P.P.,  was  elected  president  and 
B.  T.  A.  Bell,  Ottawa,  secretary. 

The  directors  of  the  Quebec  Warehouse 
Co.,  elected  at  the  annual  meeting  recently 
held,  are  J.  Burstall,  A.  Rhodes,  H.  M. 
Price,  T.  H.  Dunn  and  F.  Bimingsley,  with 
J.  Burstall,  president,  and  F.  Bimingsley, 
managing  director. 

The  Gurney-Tilden  Co.,  of  Hamilton, 
Ont.,  have  purchased  the  Canadian  rights 
of  the  new  Irish  arc  lamp.  They  claim  it 
weighs  only  8  pounds  and  takes  but  25  volts 
of  electricity  to  operate  it,  while  the  present 
arc  lamp  weighs  50  pounds  and  requires  a 
current  of  1,000  volts. 

The  famous  Ferris  Wheel,  known  to  all 
visitors  to  the  World's  Fair,  is  to  be  taken  to 
New  York  and  set  up,  if  not  in  Broadway, 
then  in  some  street  contiguous  to  it.  It  is 
not  likely  that  the  wheel  will  be  in  regular 
operation  until  the  latter  part  of  August. 

Business  is  improving  in  town.  Our  mer- 
chants are  all  doing  their  utmost  to  do  all 
business  on  cash  lines  and  are  succeeding 
well.  It  is  surprising  where  the  money 
comes  from,  and  it  is  very  evident  that  this 
portion  of  Manitoba  is  as  prosperous  as  any 
district  in  the  piovince. — Mercury,  Minne- 
dosa,  Man. 

Natural  gas  has  been  struck  at  Thames- 
ville,  on  the  lot  of  a  farmer  named  Graves, 
The  pressure  registered  90  pounds.  Not 
far  from  this  well  three  holes  were  put  down 
last  winter  by  a  syndicate,  and  gas  found  in 
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Steel  Creamer  Tap 

ALL  PARTS  RETINNED 


Superior  to  Lead  taps 
and  much  cheaper. 


THOS.  DAVIDSON 


no, 

MONTREAL 


each,  but  the  quality  was  insufficient  to 
warrant  the  promoters  in  laying  pipes  and 
mains  through  the  village  for  illuminating 
purposes. 


so  much  depends  in  this  matter,  the  diffi- 
culty will  be  largely  overcome  to  the  benefit 
of  all  concerned." 


THE  EVIL  OF  TARDINESS. 

PROCRASTINATION  is  the  thief  of 
time,  and  tardiness  in  business  is  often 
the  source  through  which  the  mer- 
chant loses  a  good  customer.  Ironmongery 
speaking  re  costly  tardiness  says  :  "  Noth- 
ing annoys  a  customer  more  than  disappoint- 
ment in  the  delivery  of  goods,  for  which  he 
may  be  most  anxiously  waiting  in  order  to 
proceed  with  the  execution  of  his  own 
orders.  The  retail  trader  has  not  as  a  rule 
much  blame  attaching  to  him  in  this  matter 
so  far  as  ordinary  orders  are  concerned. 
Articles  kept  in  stock  are  usually  delivered 
within  twenty-four  hours  of  being  ordered. 
The  trouble  comes  when  a  local  engineer, 
founder,  or  smith  gives  an  order  for  a  forg- 
ing or  other  necessity,  some  special  tool  or 
appliance.  The  order  is  frequently  given 
on  an  assurance  delivery  will  be  made 
on  a  particular  day,  perhaps  a  week 
or  a  fortnight  hence.  The  purchaser 
goes  away  relying  upon  you  to  fulfill  the  un- 
dertaking. But  very  often  the  assurance  re- 
garding delivery  has  been  given  offhand, 
without  any  reference  to  the  manufacturer, 
who  may  be  so  pressed  with  prior  orders 
that  delivery  at  the  time  you  have  stated  is 
absolutely  impossible.  Serious  loss  often 
results  to  the  customer  who  has  given  the 
order,  and  he  can — and  does— retaliate  by 
making  you  wait  for  your  money,  and  often 
transfers  future  orders  to  a  competitor.  In 
some  cases  the  delays  caused  in  this  way, 
and  also  by  the  repeated  failures  of  the  man- 
ufacturers to  fulfill  their  promises,  are  almost 
scandalous.  With  reasonable  discretion  on 
the  part  of  the  ironmonger  and  the  loyal  co- 
operation of  the  manufacturers,  upon  whom 


KEEP  THE  OIL  HOUSE  TIDY. 

AVERY  important  subject  for  consider- 
ation is,  How  to  do  it  ?  Mr.  R.  Mc- 
Donald, of  Glasgow,  gives  his  breth- 
ren in  the  trade  the  assistance  of  a  sug- 
gestion he  has  sent  along  to  us,  remarks  an 
English  paper.  A  sort  of  wooden  platform, 
or  rest,  is  made  by  running  a  board  right 
under  the  taps,  say  nine  inches,  or  less,high. 
Holes  are  then  made  under  each  tap  to  ad- 
mit the  ordinary  tin  filter  which  is  used  for 
each  kind  of  oil.  The  catch  trays  are  con- 
veniently placed  under  this,  thus  being  out 
of  the  way,  and  consequently  less  liable  to 
be  capsized.  The  latter  occurrence  is,  under 
ordinary  conditions,  not  uncommon,  and  by 
the  arrangement  suggested  this  trouble 
would  be  appreciably  diminished,  at  any 
rate,  if  not  entirely  done  away  with.  Another 
advantage  of  this  arrangement  is  that  the 
measures  can  be  placed  on  the  board,  and 
thus  be  kept  free  from  the  sawdust  with 
which  floors  are  generally  littered.  Somehow 
customers  have  not  learned  to  appreciate  a 
mixture  of  oil  and  sawdust,  and  if  the 
measures  are  kept  lying  about,  the  mixture 
is  made,  the  customer  loses  his  temper,  and 
the  dealer  often  loses  all  future  orders. 


DISPLAYING  LISTS. 

A  CAPITAL  way  of  pushing  specialties, 
says  an  English  exchange,  is  to  dis- 
play the  lists  forwardsd  by  manu- 
facturers for  gratuitous  distribution  to 
customers  in  such  a  way  that  full  advantage 
is  reaped.  One  method  is  to  screw  a  num- 
ber of  Richard's  patent  cup  hooks  in  line 
along  the  front  of  the  counter,  and  to  sus- 
pend from  them  the  lists  and  circulars  re- 
ceived by  post.  Most  customers  will  be 
found  ready  enough  in  looking  through  the 
different  circulars  and  in  helping  themselves, 
but  where  there  is  any  diffidence,  a  polite 
invitation  on  the  part  of  the  assistant  "to 
take  one  "  will  be  found  invariably  sufficient. 
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MONTREAL   MARKETS. 

Montreal,  April  20,  1894. 

HARDWARE. 

THE  hardware  market  is  handicapped 
at  present  by  one  or  two  unsettling 
influences,  but  despite  this  drawback 
business  in  lines  where  these  depressing 
causes  are  not  operative,  is  fair.  This  is  con- 
sidered a  good  sign,  for  it  is  interpreted  to 
mean  that  when  these  influences  are  removed 
business  in  the  lines  affected  will  also  im- 
prove. In  shelf  hardware  and  cutlery  the 
present  movement  is  fairly  satisfactory. 
Nails  both  cut  and  wire  are  unsettled  in 
value,  and  the  fact  does  not  tend  to  increase 
demand.  All  other  lines  are  without  special 
feature. 

Wire — The  wire  maiket  rules  quiet  on  the 
whole  with  only  a  small  business  in  annealed 
and  galvanized  wire.  The  reduction  in 
barbed  wire  has  not  induced  much  improve- 
ment. Orders  for  shipment,  via  lake  and 
canal,  do  not  compare  with  those  for  last 
spring. 

Rope — Lower  prices  both  on  manilla  and 
sisal  has  led  to  considerable  activity  in  both 
lines.  We  now  quote:  Sisal,  6^c. for  7-16 
and  upwards,  and  smaller  sizes,  7c. ;  manilla, 
9c.  for  7-16,  and  9^  for  smaller  sizes;  deep 
sea  line  unchanged  at  14c. 

Cutlery — The  feeling  as  regards  table 
cutlery  is  unsettled,  but  despite  this  fact  the 
jobbing  houses  are  doing  a  good  business. 
When  it  is  a  question  of  new  purchases  for 
themselves,  however,  operations  are  con- 
servative. English  agents  are  all  selling 
table  cutlery  upon  an  advanced  basis,  sub- 
ject to  the  possibility  of  revision  in  the  tariff 
rates. 

Nails — The  nail  market  continues  un- 
settled, as  noted    last   week.       Inside  offers 


are  being  made  for  round  quantities,  but 
jobbers  operate  very  carefully  in  spite  of 
this.  The  demand  from  retailers  has  been 
rather  better  this  week,  and  a  fair  business 
has  been  done  on  this  account  from  sec  and 
hands  on  the  basis  of  $1.90.  Horsenails, 
which  have  been  selling  at  cost  or  nearly  so 
for  some  time,  are  now  moving  on  a  stand- 
ard basis,  an  association  having  been  formed 
on  them.  It  remains  to  be  seen  whether  it 
will  have  any  longer  life  than  other  trade 
associations  of  the  kind. 

Horseshoes — There  is  a  fair  seasonable 
movement  in  these  at  steady  rates. 

Bolts,  Nuts,  Etc.— A  good  sorting  trade 
is  doing  in  all  kinds  of  bolts,  nuts,  copper 
rivets,  burrs,  etc. 

Green  Wire  Cloth— The  demand  for 
wire  cloth  is  fully  maintained,  and  the  move- 
ment this  week  is  at  steady  prices.  It  is  said 
that  makers  in  the  United  States  have  ad- 
vanced prices. 

Chain — Chain  is  rather  quieter,  orders 
for  coil  chain  being  diminished  this  week. 

Tacks — Nothing  new  to  report  in  this 
line,  which  remains  as  last  noted. 

Ware — All  kinds  of  iron  ware  have  met 
with  an  encouraging  demand. 

Sporting  Goods  —  Demand  has  been 
rather  better  for  sporting  supplies  this  week, 
quite  a  few  good  orders  for  both  guns  and 
ammunition  being  reported. 

Tools — Harvesting  and  garden  tools  fur- 
nish a  fair  business.     Other  kinds  are  quiet. 

Builders'  Supplies— There  has  been  a 
fair  demand  for  assortments  of  building 
supplies. 

Plumbing  Supplies  —  Some  improve- 
ment is  noted  this  week,  but  it  is  not  of  a 
very  decided  character. 

Naval  Stores— The  change  to  fine, 
warm  weather  has  had  some  effect  on  busi- 


ness in  naval  stores.  As  a  rule  values  are 
steady,  except  turpentine,  which  is  unsettled 
and  easy  at  48c.  We  quote  as  follows  : 
Turpentine,  48c;  resins,  $2.50  to  $5.00, 
as  to  brand;  coal  tar,  $3.25  to  $3.75  ;  cotton 
waste,  5  to  7c.  for  colored,  and  7  to  10c.  for 
white  ;  oakum,  r^  to  7%c. ;  and  cotton 
oakum,  10  to  12c. 

METALS. 

The  heavy  iron  and  metal  market  has 
furnished  little  change  during  the  week.  In 
the  matter  of  values  the  only  actual  altera- 
tion of  importance  has  been  a  decline  of  50c. 
in  the  price  of  terne  plates.  As  a  rule  in 
other  lines  the  feeling  is  steady,  except  pro- 
bably in  copper,  in  which  transactions  in 
round  lots  are  noted  at  a  concession.  On 
the  whole  importers  are  somewhat  dis- 
appointed that  orders  are. not  coming  in  as 
well  as  they  should  at  this  season  just  pre- 
vious to  the  opening  of  inland  navigation 
In  paints  and  oils  competition  is  being 
carried  about  as  far  as  it  can,  and  as  a  result 
reliable  quotations  are  difficult  to  give. 

Pig  Iron — Continues  dull  and  prices  are 
unchanged.  We  quote :  Summerlee  and 
equal  brands  of  Scotch  pig  at  $19  to  $19.50  ; 
Carnbroe,  $18,  and  Ferrona  and  Siemens, 
$16.50  to  $17. 

Bar  Iron— The  unsettled  feeling  noted 
last  week  still  rules  the  bar  iron  market. 
Nominally  the  price  is  $1.75,  but  an  order 
for  a  car  lot  would  almost  certainly  lead  to 
concession  upon  this  price. 

Sheet  Iron — There  is  no  change  in  sheet 
iron,  which  is  in  fair  jobbing  enquiry  at  24 
to  25c.  for  black  sheets.  Russian  iron  is 
steady  at  10^  to  lie. 

Hoops  and  Bands— There  is  only  a 
moderate  movement  in  a  small  way  to  note 
in  these  at  former  prices,  $2.30. 

Steel— This  line  is  quiet  and  unchanged. 
We  quote  :    Best  cast  steel    ioj£   to  12c; 


. .  Heavy  Steel  Plate  Ranges , . 


Nos.  8  and  9     4  Holes    Oven  16x20 
Nos.  8  and  9     6  Holes    Oven  18x20 


These  are  made  after  the  most  improved  pat- 
terns, and  embody  every  good  point  up  to  date. 


The  McGlary  Manufacturing  Go. 

London.      Toronto.      Montreal.       Winnipeg.      Vancouver. 
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ACCOUNTANTS    .     .     . 

Established  1864. 

26  Wellington  St-  East,  TORONTO 


Gas,  Electric, 
Combination 

Fixtures 

AND 

Brackets 


English,  Canadian 
and  American 

DESIGNS — 


A  select  stock  of 

Gas  and 
Electric 

CLOBES 


JAS.  BARWELL 


ifr^r  Toronto 


Drawings  and  prices  on  application. 
The  trade  supplied. 


SS.  SMOKELESS  POWDER 


Is  the  best;  it  does 
notcontain  any  nitro 
glycerine,  and  is  not 

affected  by  the  heat  or  cold.  It  is  made  by  the  Smokeless  Powder  Company.  Limited, 
Dashwood  House,  New  Broad  Street,  London,  E.  C.  Works,  "  Barwick  Herts."  It 
is  used  by  sportsmen  all  over  the  Dominion.     One  firm  in  New  York  have  purchased 

KKKSffcH  JAMES  DARLING  &  CO. 


kept  at  Montreal. 


Send  for  Price  List. 


429  Board  of  Trade  Building 

MONTREAL,  Agents. 


Church's  Cold  Water  .  . 

ALABASTINE 

Has  superseded  all  other  water-color  wall   coatings. 

It  is  the  best  advertised  goods  in  this  line. 

Now  sold  in  every  English  speaking  country  on  the  globe. 
Equally  adapted  for  city  and  country  dealers'  trade. 
Easily  applied  by  anyone  who    can  handle  a  brush. 

Put  up  in  five-pound  packages,  and   never  sold  in  bulk. 
Pays  the  dealer  Fifty  per  cent,  profit. 

Beware  of  Imitations  bearing  similar  names. 
Order  early  to  insure  a  full  line  of  advertising  matter. 

THE   ALABASTINE  CO.,  Limited. 

PARIS,  ONTARIO,    Sole  Manufacturers, 


Hill  &  Forbes,  327  St.  James  St.,  Montreal.         McArthur,  Corneille  &  Co.,  St.  Paul  St.,  Montreal. 

Agents  for  Eastern  Ontario,  and  Province  of  Quebec. 

G.  F.  Stephens  &  Co.,  Winnipeg,  Man.     Agents  for  Manitoba  and  British  Columbia. 


EL,  BENJA 


&  CO. 


26,   28,   30   Front  St.   West,  TORONTO 

Pm/^ttcmlj    T-TrMTOT^'     SAMUEL,  SONS  &  BENJAMIN 
JCyrslLxLlC^rT-     nUU^lJ/.      164  Fenchurch  St.,  London,  E.  C. 


Sole  Agents  for  the  Dominion  for 

Double  Truss 
Cornice  Brake 


Write  tor  Circulars  and  Quotations. 
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MONTREAL  MARKETS- Continued 

sleigh  shoe,  $2.40  ;  spring,  $2.50  ;  tire,  $2.50 
to  $2.75,  and  round  machinery  steel,  $3. 

Galvanized  Sheets —  There  is  little 
change  in  this  line.  Importers  have  good 
supplies  on  the  way,  while  retailers  do  not 
appear  to  be  urgent  about  supplies.  We 
quote  :  4X  to  5c.  for  ordinary  brands  ; 
Morewood,  6  to  b%c. ;  tinned  sheets,  coke, 
No.  24,  6  to  t%c.;  No.  26,  6%  to  6^c,  and 
the  usual  extra  for  larger  sizes. 

Tin  Plate — There  are  fair  supplies  now 
on  the  way  and  little  new  business  is  doing 
for  importation.  The  jobbing  movement  is 
not  brisk.  We  quote  :  Coke,  $3  to  $3.25, 
and  charcoal,  $3.50  to  $4. 

Canada  Plate — Business  in  Canada  is 
quiet.  Cable  advices  continue  in  tone  but 
there  is  no  change  in  the  spot  basis  which  is 
still  $2.40  to  $2.45. 

Terne  Plates —  Continue  inactive,  and 
with  continued  easier  advice  from  primary 
sources ;  prices  have  been  marked  down,  now 
being  quoted  $6.50  to  $6.75. 

Copper — The  easiness  noted  in  copper 
last  week  is  continued  and  values  are  unset- 
tled. Nominally  10c.  is  asked  for  ingot  cop- 
per, but  we  understand  round  lots  have 
changed  hands  for  yic.  less,  a  lot  of  five  tons 
it  is  understood  selling  at  9}4c.  We  quote  : 
9%  to  ioc.  as  a  range. 

Tin — Business  is  unimportant  and  prices 
are  unchanged  at  18  to  19c 

Spelter — This  lines  continues  quiet  and 
firm  at  last  week's  prices — $4.50  to  $4  75. 

Antimony  —  Featureless,  with  prices 
steady  at  io)4  to  12c. 

Lead — There  is  little  business  to  note  in 
pig  lead,  which  rules  steady  at  $2.75  to  $3. 

Sheet  Zinc — Continues  unchanged  at 
$5  to  $5.25. 

Cement — There  have  been  few  features 
in  the  cement  market.  A  fair  movement  in 
small  lots  is  noted,  but  no  large  transactions 
have  taken  place.  We  quote :  English 
brands  $2.05  to  $2.15,  and  Belgian  $1.90 
to  $2.  In  firebricks  a  good  trade  is  reported 
in  small  lots  at  $18.50  to  $22.50  per  1,000 
as  to  brand. 

PAINTS  AND  OILS. 

The  lead  market  is  unsettled — in  fact, 
demoralized — and  it  is  impossible  to  give 
any  reliable  quotation.  Linseed  oil  is  lower 
also,  being  quoted  at  a  decline  of  ic. 
We  quote:  Choice  brands  of  white  lead, 
$4.75  ;  No.  1,  $4.50;  No.  2,  $4.25;  No.  3,  $4  ; 
No.  4,  $3.75;  dry  white  lead,  4^c. ;  red  lead, 
pure,4Xc-;  No.  1,4c. ;  zinc  white.'pure, $7.25; 
No.  1,  $6.25;  No.  2,  $525;  linseed  oil,  round 
lots,  raw,  58c,  boiled,  60c;  steam  refined 
seal  oil,  46  to  47c. 

GLASS. 

The  glass  market  has  been  rather  quiet, 
and  prices  rule  easy,  although  there  is 
no  quotable  decline.  We  quote  :  $1.25 
for  first  break  ;  $1.30  second  break,  per 
50  feet  ;  $3  25  for  first  break  per  100 
feet  ;  putty  in  bulk,  $1.85. 


PETROLEUM. 

The  petroleum  market  is  weak  and  un- 
settled owing  to  the  tactics  of  certain  job- 
bers, who  have  been  offering  at  a  further 
decline  of  ic.  We  shade  our  prices  ac- 
cordingly as  follows:  We  quote  Canadian  re- 
fined at  lie.  in  shed  at  Montreal  for  round 
lots,  and  1 1  }{c.  for  small  quantities.  Ameri- 
can petroleum,  16c.  in  car  lots,  \6%c.  in 
10-barrel  lots,  i6^c.  in  5-barrel  lots,  and 
17X0.  for  single  barrels,  net  cash  ;  American 
benzine,  23  to  25c;  Canadian  benzine,  io^c. 
Petrolea;  i2^c.  Montreal. 
HIDES. 

The  only  feature  in  the  hide  market  is  the 
fact  that  a  second  dealer  has  opened  out  in 
the  market,  and  during  the  past  week  has 
been  offering  higher  prices  than  the  ruling 
basis  for  No.  1  for  green  hides.  It  is  reported 
that  dealer  No.  2  has  bid  as  high  as  4^c.  for 
No.  1,  but  this  does  not  mean  that  the  price 
has  been  paid,  for  we  understand  that  when 
butchers  deliver  their  hides  dealer  No.  2  has 
some  fault  to  find,  etc.  On  the  whole  the 
market  is  in  a  very  unsatisfactory  state.  In 
fact,  dealers  at  the  prices  they  are  offering 
and  the  figures  that  tanners  are  giving  stand 
to  loose  l/2  to  ic.  perlb.  We  quote  No.  1  at 
y/z  to  4c;  No.  2, 1)4,  to  3c,  and  No.  3,  i}4. 
to  2c.  Calfskins  have  been  coming  in  more 
freely,  and  values  are  steady  at  5  to  6c,  but 
there  is  absolutely  no  demand  for  them. 
Sheepskins  are  quiet  at  75  to  80c.  each,  and 
lambskins  10  to  15c.  each. 
TALLOW. 

There  is  no  change  in  tallow,  which  rules 
at  6X  to  7c. 

WOOL. 

Business  in  wool  continues  quiet  and  un- 
changed. We  quote  :  Cape,  14  to  i%yic.\ 
Canadian  fleece,  17  to  20c;  B.  A.  scoured,  26 
to  34c;  pulled  wool,  supers,  20  to  21c;  ex- 
tras, 23  to  26c;  and  Northwest  wool,  11  to 
12c. 


MONTREAL    TRADE    NOTES. 

It  is  claimed  that  sales  of  round  quantities 
of  bar  iron  have  been  effected  at  $1.65.  This 
price  of  course  is  hardly  possible  in  a  regular 
jobbing  way. 

The^competition  in  leads  and  colors  is  be- 
ing carried  to  a  pretty  acute  stage  here,  and 
it  is  practically  impossible  to  quote  a  reliable 
quotation.  How  soon  sellers  will  recognize 
the  unwiseness  of  this  practice  is  hard  to 
sav. 

The  majority  of  the  trade  here  are  not 
disposed  to  give  very  long  life  to  the  newly 
formed  Horse  Nail  Association.  If  pre- 
cedent goes  for  anything  they  certainly  have 
the  best  of  the  argument. 

Jobbers  in  petroleum  are  offering  to  fill 
orders  for  ioc.  in  single  barrels.  This  price 
is  simply  a  ridiculous  one.  It  is  almost  2c. 
lower  than  it  is  possrble  for  them  to  buy  at. 

Wm.  McNally  &  Co.  report  that  business 
for  importation  in  cement  is  rather  back- 
ward at  present.     There  are  some  fair  quan- 


ABSOLUTELY  FIRE  PROOF. 
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tities  coming  forward  by  the  first  steamers, 
but  hardly  equal  to  the  first  arrivals  last 
spring. 

A.  C.  Leslie  &  Co.  note  quietness  in  the 
matter  of  orders  for  import  at  present,  both 
in  tin  plate  and  galvanized  sheets.  Buyers 
have  filled  wants  for  the  immediate  future 
and  are  now  holding  off. 

There  is  considerable  talk  in  the  trade 
over  the  cutting  on  "Rodgers"  cutlery  by 
western  firms.  It  is  asserted  by  jibbers 
here  that  the  people  who  are  doing  the  cut- 
ting have  not  heard  the  last  of  the  circum- 
stance by  any  means,  and  that  there  may  be 
other  developments. 

Mr.  Newman,  of  Caverhill,  Learmont  & 
Co.,  the  big  wholesale  hardware  house,  just 
got  back  Tuesday  morning  from  an  extended 
trip  through  the  different  American  centres. 
Mr.  Newman  says  that  business  across  the 
line  is  still  on  the  quiet  side,  but  that  it  is 
commencing  to  pick  up. 

A  splendid  set  of  cutlery  samples  is  one 
shown  by  Messrs.  Haldimand  &  Son,  who 
are  agents  for  the  well-known  firm  of  John 
Askam  &  Son.  The  display  of  carving  sets 
in  this  line  of  samples  and  the  handsome 
cases  certainly  afford  a  bewildering  variety 
to  the  buyer.  Mr.  Haldimand,  one  of  the 
members  of  the  firm,  leaves  on  a  Western 
trip  shortly. 


TORONTO    MARKETS. 

Toronto,  April  20,  1894. 

HARDWARE. 

NO  strikingly  new  features  have  de- 
veloped during  the  week.  The  im- 
provement noted  last  week  has  been 
maintained,  although  the  uncertainty  as  to 
what  further  changes  may  be  made  in  the 
tariff  naturally  has  a  deterring  influence  on 
business.  The  movement  is  general  in  shelf 
and  heavy  hardware.  Carpet  tacks  are  going 
out  a  little  better,  but  business  is  not  satis- 
factory. Trade  is  at  last  beginning  to  show 
some  improvement  in  lawn  mowers.  Quite 
a  number  of  garden  syringes  and  a  quantity 
of  garden  hose  are  going  out.  Payments 
are  only  fair. 

Wire— Business  continues  brisk  in  ordin- 
ary fence  wire,  such  as  annealed  and  gal- 
vanized. Barbed  wire  is  also  in  good  de- 
mand, but  orders  are  not  large. 

ROPE — Is  in  good  demand  with  prices 
same  as  last  week.  The  United  States  mar- 
ket is  overstocked,  and  makers  there  are  try- 
ing to  dispose  of  this  surplus  in  Canada  at 
prices  said  to  be  less  than  the  cost  of  the 
raw  material.     This  was   the  cause  of  the 
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MARKETS—  Continued 

decline  in  price  on  the  Canadian  market 
noted  last  week.  Prices  are  now  :  Sisal, 
7-16  in.  and  larger,  6}(c.;  %,  5-16,  Y%  in., 
7%c.;  Manilla,  7-16  in.  and  larger,  9  to  q%c; 
X,  5-16,  H  ™,  9'A  to  9#c 

Cutlery — People  are  more  disposed  to 
buy,  particularly  if  they  can  do  so  at  the  old 
prices.  There  is  the  usual  sorting  up  spring 
trade  doing. 

Cut  Nails — There  has  been  no  change. 
A  number  of  car  lots  have  gone  out  at  $1.85, 
the  reduced  base  price. 

Wire  Nails — There  is  a  fair  quantity 
going  out,  the  prepaying  of  freight  on  10  keg 
lots  having  induced  dealers  to  order  that 
quantity.  Base  price  $1.90,  with  5c.  less 
for  carload  lots. 

Horseshoe  Nails— These  are  going  out 
freely  at  the  recently  advanced  prices,  "  C." 
being  quoted  at  60  per  cent.,  and  "B.B." 
and  "  M."  at  60  and  2l/z  percent. 

Green  Wire  Cloth— The  output  is 
light  and  prices  unchanged  at  $1.85  to  $1.90 
per  100  square  feet. 

Screen  Doors  and  Windows — Enquir- 
ies are  still  coming  in,  and  as  stocks  are 
light  jobbers  have  been  compelled  to  place 
fresh  orders  with  manufacturers. 

Tacks—  There  has  been  a  little  improve- 
ment in  this  line,  but  manufacturers  are  very 
much  dissatisfied  with  quantities  being  sold. 

Chain — Coil  chain  is  going  out  fairly  well. 
An  improved  demand  is  shown  for  trace 
chain,  but  stocks  are  low. 

Horseshoes — Are  in  steady  demand  at 
quotations,  but  quantities  going  out  are  not 
large.  We  quote:  $3.80 Toronto,  and  $3.85 
London. 

Ware — Peerless  and  Eclipse  ware  are  in 
good  demand,  and  some  good  orders  have 
been  received  for  white  ware. 

Lawn  Mowers— Trade  is  beginning  to  as- 
sume more  activity  ;  stocks  are  more  assort- 
ed, and  quite  a  number  of  shipments  have 
been  made  during  the  week,  but  the  bulk  of 
the  business  still  remains  to  be  done. 

Sporting  Goods — Nothing  materiallynew 
has  been  developed.  Cartridges  are  still  in 
steady  demand,  but  quantities  are  of  course 
small. 


Plumbers'  Supplies — Trade  for  the  city 
for  the  past  few  days  has  not  shown  any  im- 
provement ;  country  trade  seems  to  be  keep- 
ing up  fairly  well. 

Iron  Pipe — The  new  prices  are  an- 
nounced. They  are  :  From  j(to  1  in.,  67^ 
to  70  per  cent.  ;  iX  to2  in.,  70  to  70  and  10 
per  cent.  ;  galvanized  iron  pipe,  47^  to  50 
per  cent.  The  demand  is  exceptionally  good, 
while  stocks  are  somewhat  on  the  small  side, 
but  import  orders  are  expected  to  arrive  in 
the  course  of  the  next  few  week?. 

Builders'  Supplies— Trade  on  country 
account  shows  considerable  improvement, 
but  city  trade  remains  much  as  before. 

Milk  Can  Trimmings— The  season  is 
nearly  over,  and  the  orders  being  received 
are  principally  for  special  trade. 

Clothes  Wringers  —  Manufacturers 
seem  unable  to  supply  the  demand  at  the 
moment,  and  stocks  in  jobbers'  hands  are 
small.  Prices  are  unchanged  at  $29  per 
dozen. 

Tools — Garden  and  harvest  tools  con- 
tinue in  good  demand,  and  jobbers  are  still 
finding  it  difficult  to  get  supplies  from 
manufacturers  to  make  up  shipments  on  all 
orders. 

Hinges— Barn  door,  heavy  "  T,"  and 
strap  continue  to  move  freely  and  in  large 
quantities.     Prices  are  as  before. 

Bird  Cages— Trade  is  quiet,  and  quanti- 
ties moving  are  not  to  be  compared  with 
those  for  the  corresponding  period  of  last 
year. 

METALS. 

Trade  is  fair  in  most  lines.  Galvanized 
iron  shows  some  improvement,  while  the 
contrary  may  be  said  of  ingot  copper.  Tin 
plate  is  in  little  better  demand.  Terne 
plates  are  not  as  much  wanted,  and  anti- 
mony is  taking  a  turn  for  the  worse  again. 

Pig  Iron — There  has  been  some  enquiry 
for  both  Nova  Scotian  and  American  iron, 
but  they  have  not  apparently  lead  to  any 
business.  There  was  also  a  little  enquiry 
for  Scotch  pig,  but  the  price  quoted  seemed 
to  frighten  buyers.  We  quote :  Summerlee, 
$21  to  $21.50;  Carnbroe,  $20  to  $20.50; 
Siemen's,  $18.75  t0  $J9- 


Rogers,  Brown  &  Co.,  Buffalo,  report  the 
Toronto  market  for  American  pig  iron  as 
follows  :  Prices  have  become  a  little  more 
steady  and  the. better  demand  continues  to 
be  sustained.  The  situation  may,  however, 
be  said  to  remain  practically  unchanged,  as 
consumers  of  pig  iron  are  only  operating  a 
small  percentage  of  their  capacity,  and  bet- 
ter demand  still  means  a  light  demand. 
Business  as  a  rule  is  confined  to  meeting 
these  requirements,  with  occasional  excep- 
tions which  look  to  the  future  and  consider 
iron  at  present  prices  a  good  purchase.  We 
quote  below  on  the  cash  basis  f.o.b. ,  Toron- 
to, in  bond  :  No.  1  X  foundry  strong  coke 
iron,  Lake  Superior  ore,  $13.50;  No.  2  X 
foundry  strong  coke  iron,  Lake  Superior 
ore,  $12.80;  Jackson  County  silvery,  No.  1, 
$16.80  to  $18.30;  Lake  Superior  charcoal, 
$15.80;  Southern  soft,  No.  1,  $12.60;  South- 
ern soft,  No.  2,  $12.10. 

Bar  Iron — There  is  not  a  great  deal  do- 
ing yet,  although  some  good  orders  have 
been  received  during  the  week.  Prices  are 
unchanged  at  $1.75  Montreal,  and  $1.80  to 
$1.85  Toronto. 

Sheet  Iron— Is  going  out  fairly  well  at 
unchanged  prices.  We  quote :  8  to  16 
gauge,  $2.75;  18  ditto,  $2.25;  20  ditto,  $2.35; 
22-24  ditto,  $2.50;  26  ditto,  $2.60;  28  ditto, 
$2.75. 

Sheet  Steel — Business  shows  some  im- 
provement, but  it  is  still  on  the  quiet  side. 
We  quote  :  8  to  16  gauge,  $3  per  100 
pounds  ;  8  to  20,  $2.75  ;  22  to  24,  $2.90  ;  26, 

$3.25- 

Boiler  Tubes — Trade  continues  quiet 
but  without  any  feature  to  note.  We  quote  : 
\%  inch,  8c.  ;  2  inch,  9c;  2%  inch,  10c;  2% 
inch,  io%"c;  3  inch,  I2^c;  y/2  inch,  16c; 
4  inch,  2ic. 

Galvanized  Iron  —Some  good  sales 
have  been  reported  both  for  import  and  from 
stock.  Trade,  generally  speaking,  has  been 
satisfactory.  There  has  been  a  reduction  of 
about  %q.  per  pound  all  round,  28  gauge  now 
being  offered  at  s,%  to  4j^c.  in  case  lots. 

Ingot  Tin — No  large  sales  have  been  re- 
ported, although  there  is  a  good  demand 
for  small  lots  at  19  to  20c. 


Best  Value 


on  Earth. 


These  are  the  Furnaces  that  secure,  the 
trade  for  dealers  who  handle  them. 
They  have  no  rivals  but  many  imitators. 


Clare  Bros.  &  Co. 


....Preston,  Ont. 
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Ingot  Copper— Sales  have  fallen  off  con- 
siderably, a  few  small  shipments  only  having 
been  made  during  the  week.  Price  is  lower 
at  lie. 

Sheet  Copper — A  number  of  case  orders 
have  been  received  for  shipment  from  stock. 
A  few  good  import  orders  have  also  been 
booked.  Outside  these,  quantities  going 
out  are  small.  We  still  quote  15  to  17c.  per 
pound. 

Zinc  Spelter — No  improvement  is  shown 
in  this  line,  stocks  still  being  heavy  and 
prices  unchanged.  We  quote  :  Domestic, 
4X  to  4#c.;  foreign,  4^  to  4#c. 

Tin  Plates — Trade  is  somewhat  better 
again  this  week,  larger  shipments  being  re- 
ported. Prices  are  lower  at  $3.50  to  $3.75 
for  I.C. 

Zinc  Sheets— Very  little  doing,  and 
prices  rule  lower  at  5  to  $XC- 

Corrugated  Iron  —  Much  as  before. 
We  quote:  "Owl"  brand  from  genuine 
steel  plates,  zinc  coated,  $4.25  per  square; 
painted  steel,  same  b^and,  $3  75,  according 
to  gauge. 

Terne  Plates — Business  in  this  line  has 
fallen  off  materially  during  the  past  week, 
but  there  are  some  good  import  orders  in 
hands  of  manufacturers,  and  jobbers  antici- 
pate an  improvement  shortly.  Prices  are 
easy. 

Hoops  and  Bands— Demand  is  only 
moderate.  Prices  rule  at  $2.40  to  $2.50. 
There  have  been  sales  of  American  hoops  to 
coopers  at  about  $2.20  laid  down  here. 

Canada  Plates — Orders  are  now  being 
booked  freely  for  import,  but  for  shipment 
from  stocks  business  is  virtually  nil.  All 
dull,  $2.60  to  $2.65  ;  half-polished,  $2.65  to 
$2.75;  and  all  bright,  $2.90. 

Solder — Trade  in  this  article  is  increas- 
ing, but  we  quote  prices  fractionally  lower  at 
14%  to  15c. 

Pig  Lead — A  few  small  shipments  have 
been  made,  but  no  large  lots  are  moving. 
We  still  quote  2%  to  3c. 

Antimony — The  improvement  noted  a 
few  weeks  ago  has  vanished  and  business  is 
now  as  quiet  as  ever,  while  prices  are  weak 
at  10  >£  to  lie. 

GLASS. 

Business  shows  some  disposition  to  im- 
prove, but  jobbers  find  it  more  difficult  than 
ever  to  supply  the  demand,  even  when  the 
quantities  called  for  are  small,  on  account  of 
the  depleted  condition  of  stocks.  So  far 
very  few  fresh  supplies  have  been  received, 
although  invoices  and  bills  of  lading  are  in 
the  hands  of  jobbers.  Prices  are  unchanged 
at  $1.20  to  $1.25  for  first  break.  Plate  glass 
is  in  little  better  demand. 

PAINTS  AND  OILS. 

No  material  changes  have  taken  place 
during  the  week  beyond  the  fact,  as  noted 
elsewhere,  that  the  White  Lead  and  Paint 
Grinders'  Association  have  been  formally 
dissolved,  and  the  deposits  returned  to  the 
members.     Turpentine  is  going  out  a  little 


more  freely  at  the  recent  decline  of  46c. 
Toronto,  Hamilton,  London  and  Guelph, 
with  2c.  additional  when  delivered  at  out- 
side points.  For  future  delivery  44c.  is 
quoted.  One  of  the  local  firms  has 
dropped  out  of  the  association,  and  al- 
though prices  are  steady  in  the  South, 
it  is  not  at  all  improbable  that  prices  will  be 
dropped  a  point  or  so  before  the  week  is 
out.  A  good  deal  of  linseed  oil  has  been 
sold  during  the  week,  but  the  volume  of  busi- 
ness is  not  yet  satisfactory,  while  outside 
competition  may  cause  another  reduction  in 
prices.  Present  quotations  are  :  Raw,  54X 
to  56^c. ;  boiled,  57X  to  S9lAc;  outside 
quotations  in  both  instances  are  for  shipment 
to  outside  points,  freight  prepaid.  There  is 
a  fair  demand  for  white  lead,  but  prices  are 
being  cut  a  good  deal.  Wequotebase  priceat 
^Yz  to4%"c;  most  ofthelargeordershavebeen 
filled  and  the  trade  is  now  awaiting  for  re- 
newals ;  pure  is  still  quoted  at  $1.05.  In 
castor  oil  some  shipments  are  being  made 
for  future  delivery,  but  prices  are  lower  at 
6j£  to  6^c.  in  case  lots,  and  7c.  in  single 
tins.  Putty  is  in  fair  demand  at  $1.90  in 
bulk,  and  $2  in  bladders,  barrel  lots. 
OLD  MATERIAL. 

There  is  a  slight  improvement  in  business 
and  dealers  are  commencing  to  unload  the 
large  stocks  which  they  have  for  some 
time  past  been  carrying.  Prices  are  un- 
changed. We  quote  prices  paid  by  deal- 
ers as  follows  :  Agricultural  scrap,  55c.  per 
cwt;  machinery  cast,  60c.  per  cwt.;  stove  cast 
scrap,  35  to  40c.  ;  No.  1  wrought  scrap,  40c. 
per  cwt.  ;  N0.2,  including  sheet  iron,  hoop 
ironand  mixed  steel,  10c;  newlightscrap  cop- 
per 6%  to  7c;  heavy  scrap  copper  7% 
to  7%c;  old  copper  bottoms  b%  to  6^c; 
light  scrap  brass  4c;  heavy  yellow  scrap 
brass  6c;  heavy  red  scrap  brass,  6%  to 
7c;  scrap  lead,  i^-  to  2c;  scrap  zinc, 
\%  to  2c;  scrap  rubber,  2  t0  2^c;  country 
mixed  rags,  60  to  75c.  per  100  lbs.;  clean 
dry  bones,  45  to  55c.  per  100  lbs.  ;  bonngs 
and  turnings.  10  to  15c. 

SEEDS. 

Market  steady.  A  good  jobbing  trade  is 
reported,  but  orders  are  small,  buyers  still 
being  cautious.  Alsike  is  a  little  firmer  in 
the  higher  grades.  In  timothy  trade  is  con- 
fined almost  altogether  to  medium  grades, 
stocks  of  the  higher  and  the  low  grades 
being  exhausted.  For  the  medium  grade 
the  trade  is  depending  largely  upon  the 
Western  States  for  supplies.  Jobbing 
prices  rule  as  follows  :  Red  clover,  $6.25 
to  $6.50;  alsike,  $5.50  to  $8.50;  with  in- 
ferior qualities  and  really  fancy  stuff  quotable 
at  lower  and  higher  prices  respectively. 
Timothy,  $2.25  to  $2.75. 

HIDES,  SKINS,  WOOL   AND  TALLOW. 

Wool — Combing  is  being  taken  at  17  to 
1 8c.  and  clothing  at  19  to  20c.  Dealers  are 
buying  supers  at  18  to  19c.  and  are  selling 
at  19  to  20c.  Extras  are  bought  at  22  to 
23c.  and  are  sold  at  23  to  24c. 


Hides — Prices  for  green  hides  are  un- 
changed at  3c.  for  No.  1  and  l%z.  for  heavy 
steer  hides  of  60  lbs.  and  over.  No.  1  cured 
3'Ac- 

Skins — Sheepskins  quiet  ana  unchanged 
at  80c.  for  choicest.  No.  1  calf  are  quoted 
at  7c,  and  No.  1  cured  at  8c. 

Tallow — Dealers     are   paying     5c.    for 
rendered  tallow  in  brls.  and   $%c.  for  rend- 
ered in  cakes.     The  jobbing  price  is  S^c. 
PETROLEUM. 

Trade  is  reported  fairly  good.  There  is  still 
a  good  demand  for  lubricating  oils.  Prices 
are  unchanged.  We  quote  :  5  to  10  barrel 
lots,  imperial  gallon,  Toronto — Canadian, 
12  to  I2j£c.  ;  carbon  safety,  15^  to  16c.  ; 
Canadian  water  white,  16  to  17c;  American 
water  white,  18  to  19c;  photogene  20c. 

The  Petrolea  Advertiser  in  its  weekly  re- 
port, says  :  "Crude  oil,  gg%c.  per  brl.;  re- 
fined, b%  to  6^c.  in  bulk,  or  9  to  95^c.  in 
brls.  in  car  lots  f.o.b.  here.  Crude  is  a  little  • 
weaker  and  has  receded  J4c.  Refined  re- 
mains unchanged  at  the  above  quotations. 
We  are  looking,  however,  to  a  material  rise 
in  the  crude  values  in  the  near  future." 


MARKET    NOTES. 

.Stewart  &  Wood  are  introducing  Masury 
&  Son's  varnishes. 

Sanderson  Pearcy  &  Co.  are  making  a 
special  cut  on  Rowney's  tube  colors. 

Rice  Lewis  &  Son  have  an  attractive  dis- 
play of  poultry  netting  in  one  of  their  win- 
dows. 

Sanderson  Pearcy  &  Co.  are  offering  spe- 
cial inducements  to  the  trade  this  week.  See 
their  advertisement. 

Recent  changes  not  noted  elsewhere  are  : 
Brass  tubing,  21c.  ;  brass  rods,  18c.  ;  angle 
iron,  2j£c.  ;  ditto,  3  inch  and  heavier,  2c.  ; 
T  iron,  iX  and  i)4  inch,  $3.80. 

H.  S.  Howland,  Sons  &  Co.  are  in  receipt 
of  repeat  orders  for  their  75c.  "Crown" 
sheep  shears.  "  It  is  the  best  75c.  sheep 
shear  in  the  market,"  said  a  member  of  the 
firm,  "and  yields  the  retailer  a  good  profit." 

The  Fairbanks  Co..  Boston,  are  compiling 
a  new  catalogue  of  all  the  articles  manu- 
factured by  them.  It  will  consist  of  300 
pages,  8  x  n}4  inches,  and  will  be  placed 
in  the  hands  of  every  customer  of  the  firm  on 
both  sides  of  the  Atlantic. 

Those  who  are  contemplating  the  purchase 
of  the  double  truss  cornice  brake,  which  has 
at  different  times  been  mentioned  in  these 
columns,  should  not  delay  their  orders,  as 
the  machine  is  only  made  on  orders.  M.  & 
L.  Samuel,  Benjamin  &  Co ,  Toronto,  are 
sole  agents  for  Canada. 

The  Tinsmith  Pattern  Manual,  by  Joe  K. 
Little,  C.E.,  and  recently  published  by  the 
American  Artizan  Press,  69  Dearborn  street, 
Chicago,  is  an  eminently  practical  work  pre- 
pared by  a  practical  workman.  It  is  for  the 
use  of  tinners,  coppersmiths,  and  sheet  metal 
workers  generally.    It  will  be  found  valuable 
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Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of  Hot    Pressed 
Nuts,  Square  and  Hexagon 


TORONTO  PICKET 
WIRE  FENCE  CO. 

221  River  St.,  Toronto 
Picket  and  Woven 


Wife  fencing 


Send  for  N  ew  List 


Belt  Dressing 

GOODHUE'S  WATERPROOF 
IS  THE  BEST. 

TRY  IT.      5  and  io  lb.  tins.      TRY  IT. 


H.  D.  Simmons  &  Co. 

Western   Representatives, 

85  York  Street,  TORONTO. 

A  full  stock  of  J.  L.  Goodhue  &  Co.'s  belting, 
etc.,  kept  here  for  ready  delivery  orders. 


LIQUID 
GLUE 

E    BEST. 


'S 


THE  ART  METROPtJLE,  Agents. 

131  Yonge  Street,  TORONTO. 


"BURHAM 


OUR  SALES  OF 

"   Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  others 
Try  it  and  be  convinced 

Sole  Consignees  for  Canada, 

MCRAE  &  CO.,  OTTAWA 

Clothes  Wringers 

"Leader"  Barrel  Churns 
"Dowswell"  Washers 
"Queen  and  Domestic"  Mangles 

DOWSWELL   BROS. 

SUCCESSORS  TO 

Peerless  Manufacturing:  Co. 
HAMILTON,    -    CANADA 


WIRE 


Close  prices  for  import  on  all  kinds  of  fencing 
and  other  wire,  also  on  IRON  and  STEEL 
of  all  grades. 


A.  C.  LESLIE  &  CO.,  Montreal  and  Toronto. 


Pure  Southern 


TURPENTINE 


Our  Specialty 


Remember,  we  are  headquarters  for  the   pure  article,  and   intending  purchasers  will  do 

well  to  get  our  price  before  placing  their  orders. 
Every  barrel  of  Turpentine  we   ship  is   accompanied    by  our   printed  guarantee  that  it 

is  ABSOLUTELY  PURE- 

We    Are    Not   Members   of   any  Combine. 

FRANCIS,  FROST  &  CO.,  33  Front  St,W„  TORONTO 


BEST  ON  THE  MARKET. 


Manufactured  by 


Write  for  sample  cards  and  prices. 


The  James  Robertson  Co.  Ltd.,  Toronto 


THE  WHITMAN  &  BARNES  MFG.  CO. 

Canadian   Branch:    St.  Catharines,  Ont. 


no.  i 


Nail  Hammer 


lli.'iln^3^ 


It  cannot  be  excelled  in  quality  or  finish  by 
any  Hammer  mauufactured. 

Our  "Garden  City"  Nail  Hammer 


GET    OUR    PRICES  and 
TRY    OUR    GOODS 


Is  the  best  and  cheapest 
"Solid  Cast  Steel"  Ham- 
mer on  the  market.  .  .  . 


Write  for  Prices  and  Discounts. 


We  aim  to  keep  in  stock  a  full  line  of  Hammers,  Sledges, 
etc.,  and  will  make  prompt  shipments 
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to  mechanics  in  these  lines  and  should  be 
much  appreciated  by  them.  It  is  profusely 
illustrated  with  patterns,  is  neatly  bound, 
and  contains  248  pages  of  useful  reading 
matter. 

The  Mechanic  Supply  Co.,  96  Peter  street, 
Quebec,have  issued  their  sixth  annual  spring 
circular,  thanking  their  patrons  for  past  fav- 
ors and  soliciting  their  trade  lor  the  future. 
The  circular  is  neatly  and  tastefully  got  up. 
The  firm  are  agents  for  many  of  the  leading 
firms  throughout  the  Dominion. 

Our  representative,  Mr.  John  Cameron,  is 
meet;ng  with  splendid  success  on  his  West- 
ern trip,  and  with  much  encouragement 
from  old  subscribers.  For  instance,  R.  E. 
Walker,  of  Caledonia,  informed  him  that 
The  Hardware  Merchant  was,  in  his 
estimation,  the  best  paper  of  its  kind  pub- 
lished in  Canada.  This  is  corroborated  by 
subscribers  from  all  parts  of  the  Dominion. 

The  Collins  Manufacturing  Co.,  Toronto, 
report  a  large  run  on  their  Excelsior  tea  and 
coffee  pots,  and  copper  dome  bottom  kettles. 
"We  are  now  manufacturing  a  round  hog 
scraper,  which  is  an  improvement  on  the 
one  generally  in  use,"  said  a  representative 
of  the  firm.  "We  are  not  yet  up  on  our 
orders  for  Hathaway  fence  wire,  and  still 
continue  to  work  overtime. 

Coulter  &  Campbell,  coppersmiths,  To- 
ronto, report  being  very  busy  on  marine 
work,  having  a  good  demand  for  their  Supe- 
rior Range  boiler,  which  they  recently 
placed  on  the  market.  "  We  have  received 
the  contract  for  the  placing  of  brass  railings, 
etc ,  in  the  Massey  Music  hall,  similar  to 
those  that  we  recently  placed  in  the  Con- 
federation Life  building,"  said  a  representa- 
tive of  the  firm. 


UNITED  STATES  MARKETS. 

New  York,  April  20,  1894. 

PIG  TIN— A  reaction  of  5s.  to  7s.  6d.  in 
London  prices,  as  per  official  cables, 
served  to  slightly  weaken  the  local 
market,  since  home  trade  demand  was  not 
brisk  enough  to  carry  weight  as  a  counteract- 
ing influence.  It  was  no  difficult  matter  to 
secure  five-ton  lots  of  Straits  at  19.60c.  net 
cash,  prompt  delivery,  and  19.615c.  would 
probably  have  been  accepted,  in  some  in- 
stances, for  stock  to  be  taken  ex  dock  from 
importations  by  steamers  that  will  unload 
this  week.  It  is  figured  out  that  fresh  sup- 
plies have  not  been  in  excess  of  the  deliver- 
ies, and  that  the  local  statistical  position  is 
as  strong  as  it  has  been  at  any  previous 
time  this  month.  That  the  European  hold- 
ings are  of  greater  influence  is  generally  re- 
cognized, however,  and  that  enough  tin  and 
to  spare  is  on  hand  at  foreign  ports  has  suffi- 
cient weight  to  keep  speculative  sentiment 
extremely  tame  in  this  market.  Hence  prices 
here  are  still  governed  almost  wholly  by 
London  quotations,  while  business  is  chiefly 
of  extremely  conservative  type. 


Copper— The  popular  quotation  on  Like 
Superior  ingot  to  the  home  trade  is  q}4c., 
and  a  fair  sort  of  business  is  passing  at  that 
rate.  The  meagre  information  imparted 
goes  to  show  that  the  volume  of  sales  is 
moderate,  however,  and  that  few  consumers 
are  buying  except  in  a  very  conservative 
way,  as  well  defined  wants  may  dictate. 
Regarding  the  alleged  offering  recently  at 
about  8.85c.  in  England,  no  particulars  were 
divulged,  but  strong  circumstantial  evidence 
exists  in  the  fact  that  competition  of  Ameri- 
can copper  recently  has  been  sufficient  to 
weaken  prices  for  tough  ingots  and  best 
selected  English  copper  in  the  European 
market.  Supplies  of  the  cheap  varieties  of 
copper  are  restricted  somewhat  by  the  diffi- 
culty in  moving  Montana  product,  owing  to 
the  Great  Northern  Railroad  strike,  but 
enough  furnace  material  comes  along  from 
Arizona  to  prevent  annoying  shortage. 
Hence  prices  remain  at  about  9X  to  9^c. 
for  electrolytic  and  9  to  <)%c.  for  casting 
stock,  according  to  brand  and  quantity. 

Pig  Lead — Dealings  in  this  market  were 
on  a  very  moderate  scale,  and  the  negotia- 
tions revealed  quite  a  wide  margin  between 
buyers'  and  sellers'  ideas  of  value.  The  ex- 
tremes were  3.45c.  bid,  3.50c.  asked.  How- 
ever, the  undercurrent  was  quite  firm,  since 
comparatively  moderate  quantities  of  lead 
were  offered  for  immediate  shipment,  while 
3  50c.  upward  was  asked  for  May  and  later 
shipments,  and  bids  of  3.45c.  refused.  St. 
Louis  wire  to  the  Metal  Exchange  quoted 
3.25c.  The  London  cable  was  £9  3s.  9d.  for 
soft  Spanish. 

Spelter — There  were  no  new  develop- 
ments in  the  market  for  this  metal.  Bids  of 
3.55c.  were  repeated  and  turned  down.  At 
the  same  time  offers  of  some  brands  at 
3.55c.  and  others  that  are  in  better  repute 
with  many  consumers,  for  which  sellers 
asked  3.60c,  found  very  limited  sale.  In 
short,  the  market  is  somewhat  ragged  at  the 
moment,  but,  if  anything,  showing  slightly 
better  tone  than  it  did  a  week  or  ten  days 
ago,  when  selling  pressure  was  quite  severe. 
St.  Louis  wire  to  the  Metal  Exchange  quot- 
ed 3.35c.  London  cable  quoted  a  decline 
to  ^15  ios.  for  good  merchant  brands. 

Antimony — Outside  of  ordinary  distribu- 
tion of  jobbing  parcels  there  is  little  doing, 
but  the  business  passing  proves  sufficient  to 
hold  prices  quite  steady  at  8^  to  8^c.  for 
Hallett's  and  10  to  io^c.  for  Cookson's,  ex 
store. 

Tin  Plate— While  hardly  up  to  those  of 
Monday  the  orders  for  spot  goods  for  prompt 
delivery  were  very  fair,  and  in  not  a  few  in- 
stances led  to  business.  Individual  pur- 
chases were  of  moderate  size,  however,  and 
the  volume  of  business  did  not  assume  pro- 
portions sufficient  to  influence  values.  In 
futures  the  dealings  are  still  on  a  moderate 
scale,  with  trading  basis  about  the  same  as 
it  has  been  for  several  weeks. 

Iron  and  Steel— Regarding  sales  of 
American   pig    iron  the   reports  were   very 


similar  to  those  of  yesterday,  and  indicated 
that  a  fair  business  was  effected  at  somewhat 
irregular  prices.  As  to  general  tone  of  the 
market  there  is  no  decided  change,  and  the 
appearances  are  that  none  for  the  better  will 
be  experienced  until  consumption  comes 
nearer  to  the  current  output.  Old  material 
is  selling  in  a  moderate  way  only  and  chiefly 
at  old  prices. 

Nothing  new  was  reported  in  any  branch 
of  the  market  for  finished  steel  or  iron.  A 
very  fair  volume  of  business  is  passing  in 
some  departments,  but  sharp  competition 
with  consequent  low  prices  is  the  rule,  and 
the  general  situation  appears  to  be  about 
the  same  as  it  was  at  the  beginning  of  the 
month. 


PERSONAL    MENTION. 

THOMAS  Kirkwood,  of  Kirkwood, 
Lemon  &  Co.,  Sudbury,  registered  at 
the  Walker  house,  Toronto,  Saturday 
last.  He  says  that  business  in  the  north  is 
expected  to  improve  materially  as  a  result  of 
the  decision  of  the  government  to  suspend 
for  five  years  the  mining  royalty. 

J.  C.  Bell  has  opened  out  in  Fordwich 
with  a  full  line  of  hardware  and  house  fur- 
nishings. 

Wm.  Beckett,  a  member  of  the  old- 
established  firm  of  Thos.  Jowitt  &  Sons, 
Sheffield,  is  in  Toronto  this  week. 

R.  J.  Thompson,  lately  with  W.  J.  Whit- 
ten  &  Co.,  Toronto,  has  started  in  business 
for  himself  in  Uxbridge  as  dealer  in  house 
furnishings  and  tinware. 

J.  A.  W.  Allan,  of  Newmarket,  is  in  To- 
ronto this  week.  He  is  here  for  the  special 
purpose  of  visiting  his  brother,  who  has  pur- 
chased the  business  of  the  late  J.  Thomson. 

H.  C.  Douglass,  representing  A.  Ramsay  & 
Son,  has  been  appointed  to  cover  the  ground 
in  Eastern  Ontario,  excepting  Ottawa,  King- 
ston and  Brockville,  which  places  will  be  in 
charge  of  C.  R.  McDowell  as  formerly.  S. 
S.  McGill  will  now  represent  the  firm  in  the 
Maritime  Provinces,  E.  W.  Charlton  having 
been  appointed  for  the  trade  in  the  city  of 
Montreal. 

W.  S.  Martin,  buyer  for  McLellan  and 
McPheely,  Vancouver,  B.C.,  is  in  Toronto 
and  is  being  warmly  welcomed  by  his 
old  friends  in  the  hardware  trade,  he 
having  received  his  early  training  in  the  ,  ^ 
hardware  business  in  this  city.  He  says 
trade  in  British  Columbia  is  picking  up  and 
that  a  good  season  is  anticipated.  Some 
fine  buildings,  he  says,  are  going  up  in  Van- 
couver this  year,  and  all  the  towns  that 
started  up  early  are  doing  more  or  less  build- 
ing, material  for  which  is  being  drawn  from 
Vancouver,  Victoria  and  New  Westminster. 
He  says  it  is  too  early  to  say  what  the  fishing 
season  will  be  like,  but  canners  anticipate 
that  it  will  be  fairly  good.  The  immediate 
cause  of  Mr.  Martin's  visit  to  Toronto  is  the 
illness  of  his  mother,  who  is  now  improving. 
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Tempered  Steel 
Wire  Trace  Chains 

A  pair  of  these  trace  chains 
have  a  breaking  strain  of 


....4,500  LBS. 


PRICES  REDUCED  FOR  SEASON  1894. 

WRITE    FOR    CATALOGUE. 

The  B.  Greening  Wire  Co.,  Ltd.,     -     Hamilton,  Canada. 


i 


RAMSAY'S 

PURE 
WHITE  LEAD 


K^®^ 


ADAM   HOPE 
&  CO., 


Offer  for  Sale 


HAMILTON 


"Pioneer'V'Sloss" 

PIG   IRON 

These  are  fine  foundry  irons,  being  strong 

and  large  scrap  carriers. 
Also  all  the  well-known 

Scotch  Brands, 

Broken  Car  Wheels, 
and  Railv/ay  Cast  Scrap. 


NEW 


CLEAN 


GOOD 


MEAT-CUTTER 

WHITE    ENAMELLED    INSIDE 
AND  BROWN  JAPANNED  OUTSIDE. 


H.  BOKER, 

Manufacturer. 


For  Sale  by 
Leading  Houses 


SUMMER 


oxroRD 


STOVES 


ECONOMICAL. 


EFFICIENT. 


BEAUTIFUL. 


Oxford  Gas  Ranges 


5  SIZES. 


♦  Bakes,  Boils  and  Roasts  quickly 
and  uniformly. 

Are  Immense  Water  Heaters 

No  Waste.        No  Odor. 


GAS  RANGE. 


Oxford  Oil  Gas  Ranges 


5  SIZES. 


Makes  its  own  Gas  as  it  Burns  it. 

Makes  Gas  from  Ordinary  Coal  Oil. 

Bakes,  Roasts  and  Boils  perfectly.  Cost  of  Fuel  ]4c  per  hour. 

No  Odor.  No  Wick.  Q|L  GA8  RANQE 

PEOPLE  WILL  ASK  FOR  THEM.  YOU  MUST  HAVE  THEM. 

Send  fop  Price  List  of  our  Latest  Production  THE  OXFORD  GRADUATE  Wood  and  Coal  Cook  Stove. 


THE  GURNEY  FOUNDRY  CO,,  ltd.,  Toronto.    THE  GURNEY-MASSEY  CO,,  ltd..  Montreal. 
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HARDWARE 


Hints  for  Retail  Advertising. 


SPACE  FOR  PUBLICITY. 

THE  UNPROFITABLENESS  OF   FALSE  ECON- 
OMY—THE TRUE   MERCANTILE  VALUE 
OF  GOOD    ADVERTISING. 

THE  man  who  thinks  advertising  isn't 
merchandise,    and    advertises,    is    a 
member   of  the  school  of  mercarn  !e 
idiocy. 

The  man  who  knows  that  advertising  is 
merchandise,  and  advertises,  is  a  scholar  in 
the  college  of  business  harmony. 

Successful  business  has  five  underlying 
principles.  First,  something  to  sell. 
Second,  a  place  to  sell  it  in.  Third,  suffi- 
cient capital  and  business  management. 
Fourth,  employees.  Fifth,  advertising,  or 
publicity. 

Advertising  is,  by  right  and  general  ac- 
ceptance, one  of  the  definite  essentials  to 
successful  selling.  It  must  be  considered 
as  one,  or  not  considered  at  all. 

No  man  attempts  to  do  a  thousand  dollar 
business  in  five  hundred  dollars'  worth  of 
floor  space. 

No  man  of  dollars  and  sense  would  put 
Wilton  carpets  on  dirty  floors,  with  dirtier 
walls,  and  filter  his  display  light  through 
dusty  cobwebs. 

The  successful  business  man  gives  to 
every  part  of  his  business  what  every  part  of 
it  needs,  neither  more,  nor  less. 

The  well  balanced  merchant  has  as  large 
a  stock  as  he  can  profitably  carry,  with  as 
broad  a  salesroom,  as  extended  counters,  as 
extensive  shelves,  as  commodious  windows, 
and  as  high  priced  clerks  as  his  business 
warrants. 

The  man  of  profit  harmonizes  every  part 
of  his  business  into  the  harmony  of  busi- 
ness, so  that  his  business  may  bring  more 
business. 

The  good  man  of  trade  appropriates  a 
certain  sum  of  money  every  year  for  ad- 
vertising, the  same  as  he  sets  aside  a  sum 
for  clerk  hire,  and  when  he  cuts  expenses 
he  cuts  them  all  over,  not  in  any  one  par- 
ticular spot. 

A  twenty-five  thousand  dollar  business, 
or  a  business  of  any  other  dimensions,  if  it 
be  a  retail  business,  cannot  be  handled  with- 
out liberal  advertising,  any  more  than  can 
an  extensive  retail  business  be  properly 
carried  on  in  a  dingy  store  on  a  dingy  street. 

The  most  colossal  intellect,  created  and 
trained  for  the  production  of  the  most 
original  of  effective  advertisements,  is  well 
nigh  powerless  unless  there  be  newspaper 
space  enough  for  the  proper  display  of  that 
business-bringing  energy. 

The  advertising  space  for  a  retail  store 
must  be,  to  a  certain  extent,  reckoned  pro- 
portionately with  the  floor  space  in  the 
salesroom. 


The  larger  the  store,  the  more  advertising. 

The  more  clerks,  the  more  advertising. 

The  more  business,  the  more  advertising. 

Fully  one  half  of  the  advertisements  in 
every  city  and  country  newspaper  are  about 
one  half  as  large  as  they  ought  to  be. 

If  an  advertisement  of  six  inches  will 
pay  fairly  well,  an  advertisement  of  twelve 
inches  will  pay  proportionately  bettei. 

People  will  not  hunt  for  an  obscure  ad- 
vertisement. 

Folks  only  read  those  advertisements  that 
are  pronounced,  and  prominently  brought  to 
their  eyes. 

About  three  quarters  of  the  advertising 
put  out  is  inappropriately  arranged.  It  is 
simply  allowed  to  handicap  itself,  to  be  of 
little  value  to  anybody,  for  the  reason  that 
it  is  not  properly  written,  and  without  suffi- 
cient room  for  its  display. 

The  advertiser  who  cannot  afford  to  ad- 
vertise well  had  better  not  advertise  at  all. 

Money  can  be  lost  on  advertising,  but 
money  has  seldom  been  lost  on  good  adver- 
tising. 

Too  little  medicine  is  sometimes  as  fatal 
as  too  much. 

While  extravagance  in  advertising,  as 
well  as  in  everything  else,  is  to  be  con- 
demned, few  men  to-day  err  on  the  side  of 
too  much  publicity. 

I  dare  offer  the  assertion  that  the  major- 
ity of  advertisers  in  your  city,  or  in  any 
other  city,  (and  understand  I  haye  no  in- 
terest in  any  publication),  are  not  using  as 
much  space  as  they  profitably  can  use. 

Will  you  advertise  extensively  and  prop- 
erly or  will  you  not  ? 

Read  the  answer  in  the  success  of  busi- 
ness men  in  your  town,   and  in  every  town. 

The  successful  advertisers  everywhere 
are  the  ones  who  use  the  most  advertising 
space. 

When  the  men  who  make  the  retail  money 
in  every  city  and  every  town  in  the  United 
States  and  Canada,  and  the  world  over,  are, 
with  few  exceptions,  the  men  who  are  the 
extensive  local  advertisers,  the  man  is  to  be 
pitied  who  dares  talk  against  liberal  adver- 
tising space,  or  who  attempts  to  prove  that 
he  is,  or  can  be,  an  exception  to  the  uni- 
versal rule. 

It  is  impossible  to  present  sample  adver- 
tisements properly  illustrating  this  article. 
So  I  have  only  tried  to  give  a  few  ideas  in 
miniature,  which  need  two  or  three  column 
space  to  be  properly  presented.  The  reader 
will  therefore  bear  in  mind  that  the  following 
samples  should  be  magnified  from  ten  to  fifty 
times. — By  Nath'l  C.  Fowler,  Jr. 

The  following  ads.  are  submitted  as 
samples  : — 

WE'RE 

NOT  INFALLIBLE. 

We  only  do  the  best  we  can.  Sometimes  mistakes 
occur.  Then  we  right  them,  if  you  i*H  us.  Depend 
upon  it.  If  quality  is  poor  or  service  bad  we  don't 
know  it,  and    we'd  thank  you  for   telling  us. 


Four  Points 


in   Hardware. 


Nickel-Plated    Ware— Doesn't    rust.     Cheaper   than 

granite  iron  and  doesn't  chip  off.    Try  a  kettle, 

teapot  or  dipper. 
Sporting  Goods — Large  line  of  guns  and  ammunition 

— time  for  ducks. 
Jewel    Cook    Stoves— You  all    know   the  "Jewel"— a 

number  just  received. 
Carload  of  Baker  Barbed  Wire — Soon  be    time  for 

spring  fencing— lay  in  a  supply  in   time. 
We  have  a  store  full  of  hardware — these  are  our  four 
leaders  just  now. 
KIRBY  &  KEATING. 


LOOK   HERE 


for  the   $3  Feeleasy  Shoe.      It  s  not   to  be  found 
at  the  other  stores. 


OF  COURSE 


they've  got  $3  shoes,  but  they  haven't  the  kind 
that  has  the  $5  shoe's  points,  for  that's  the  Feel- 
easy,  and  we're  sole  agents  here.  Can  fit  you 
as  well  to-day  as  anytime. 


WHAT  is  it,  when,  the  day  begun, 
The  letters  opened  one  by  one, 
Makes   the   great   merchant  gently 
smile, 
And  fondly  stroke  his  knee  meanwhile  ? 
Orders. 

What  is  it,  when  he  travels  through 
The  land  with  samples  fine  and  new, 
That  makes  the  drummer's  eye  so  bright 
And  fills  his  soul  with  such  delight  ? 
Orders. 

What  is  it  makes  the  buyers  throng 
Within  the  store,  and  linger  long  ; 
And  then,  departing,  leave  behind 
A  grateful  blessing  on  their  kind  ? 
Orders. 

What  is  it  gives  us  house  and  lot, 
And  precious  stones — maybe  a  yacht — 
To  Europe  takes  us  once  a  year, 
And  makes  existence,  oh,  so  dear  ? 
Orders. 

What  is  it  that  below,  above, 
Enables  us  to  fall  in  love, 
And  marry  and  support  a  wife, 
And  keep  her  well  supplied  in  life  ? 
Orders. 

And  what,  as  in  the  marts  of  trade 
Our  finest  goods  are  oft  displayed, 
As  we  toil  on,  through  grief  and  mirth, 
Makes  us  so  glad  that  we're  on  earth  ? 
Orders. 


That  Winnipeg  is  an  important  commer- 
cial centre  is  shown  by  Bradstreet's  report 
of  last  week's  bank  clearings.  The  Winnipeg 
clearings  considerably  exceeded  those  of 
Grand  Rapids,  Seattle,  Sioux  City,  Los  An- 
geles, Tacoma,  Jacksonville,  Wichita,  To- 
peka,  Lexington,  Fall  River,  Helena  and 
other  much  advertised  and  much  boomed 
American  cities. — Free  Press. 
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Wall  Dusters 

Our  Wall  Duster  is  a  common-sense  article 
which  only  has  to  be  shown  to  be  sold. 
Send  for  Price  List. 

FRANK  HOLT,  81  coibome  street,  Toronto 


DEDERICK'S  PATENT   STEEL  SHELL 

HAY  PRESSES. 

Made  of  Steel -lighter,  stronger   cheaper,  more 

power,  everlasting,  and  competition  distanced. 


Also  all  styles  of  Bale  Ties  made  from  the 

Best  Steel  W  ire. 

Manufactured  by  BOYD  &  CO.,  Huntingdon,  Q. 


BERGER  BROS. 


Tinners'  Hardware 
and  Roofers'  Supplies. 


The  best  Eave  Trough  Hangers  and  Pipe  Fasteners 
on  earth.  Berger's  Long  Eave  Gutter,  Pipe  Hooks  and 
Fasteners  of  every  description.  Also  Ridging,  Crest- 
ings.  Finals,  Registers  and  Ventilators.  Don't  buy  un- 
til you  have  our  price.     Samples  and  catalogue  free. 

237  ARCH  ST.,   PHILADELPHIA,    PA. 


LllCaS  Greens  rest  the  eyes 

LllCaS  Greens  quiet  the  mind 

LucaS  Greens  are  permanent 

LucaS  Greens  equal  nature's  greens 


!  WRITE 
J  FOR 


SAMPLE 
CARDS 


John   Lucas  &.  Go. 

Manufacturers 

Philadelphia 

New  York 

Chicago 


Canada  Iron  Furnace  Co.,  Ltd, 

|  Manufacturers  of 

CHARCOAL  PIG   IRON 

MONTREAL. 

brand  "(J.I.F."  TOE  RIVERS 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO.  E.  DRUMMOND, 


Managing  Director  and  Treasurer 


lt,t^, 


OU3 


NUMEROUS 

PRIZE 
MEDALS 


.SHEFFIELD. 

CUTLERY 


»fcMjrf+ 


TRADE 
^lARr^5 


ESTABLISHED 

OVER  A 
CENTURY 


Canadian  representative,    J\m     H«     Oi  IVIOIMDo 


BLACK 
DIAMOND 


FILE 
WORKS, 


21   Richmond  St.,  Philadelphia,  Pa. 

G-.  &c  H.  B^ZRZLSTIETT, 

MANUFACTURERS  OF 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Saw  tiles. 
Chisel  Pointed  Sawfiles.  Gullet  ting  Sawfiles. 

Climax  Sawfiles.  _  _  Lightning  Sawfiles. 

EVERY  OTHER   DESCRIPTION  OF  SAW   FILES. 


I  The  1 

|  Dead  J 

|  Advertise  1 

|  Not.  | 
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BUSINESS  CHANGES. 

DIFFICULTIES,  ASSIGNMENTS.COMPROMISES. 

EHOLLEFREUND,  general  store  and 
furniture,  Minden,  has  assigned  to  J. 
•  W.  Lawrence,  Toronto.     A  meeting 
of  creditors  will  be  held  on  the  24th  inst. 

Roy  &  Co.,  general  store,  Kinmount,  has 
assigned  to  R.  Tew. 

Roy  &  Co.,  general  store,  Kinmount,  are 
financially  embarrassed. 

J.  Whalley,  general  storekeeper,  Fort  Wil- 
liam, has  assigned  to  C.  W.  Jarvis. 

J.  Muckleston  &  Co.,  wholesale  and  retail 
hardware,  Kingston,  have  assigned. 

J.  W.  Phillips,  general  storekeeper,  Heps- 
worth,  has  assigned  to  C.  S.  Scott. 

W.  C.  Lundy  &  Co.,  general  store,  Water- 
ford,  have  assigned  to  C.B.Armstrong,  Lon- 
don. 

W.  H.  Baker,  of  London,  electrician,  has 
placed  his  estate  in  the  hands  of  Charles  J. 
Bradley. 

Haddan  &  Staples,  general  store,  Frank- 
lin, have  assigned  to  Henry  Barber  &  Co., 
Toronto. 

A.  Peloquin  &  Co.,  general  store,  Pont  du 
Sault,  are  offering  to  compromise  at  25c.  on 
the  dollar. 

Auguste  Toupin,  general  storekeeper, 
Champlain,  Que.,  has  compromised  at  50c. 
on  the  dollar. 

Adolphe  Michaud,  general  store,St  Gabriel 
de  Brandon,  Que.,  has  compromised  at  50c. 
on  the  dollar. 

A  meeting  of  the  creditors  of  J.  B.  Corri- 
veau,  contractor,  Montreal,  will  be  held  on 
the  23rd  inst. 

C.  E.  Weyland,  general  storekeeper, 
Marbletown,  Que.,  is  offering  to  compromise 
at  25c.  on  the  dollar. 

The  Magee  Mfg.  Co.,  London,  manufac- 
turers of  nails,  kegs  and  horse  pokes,  have 
assigned  to  James  Burns. 

A  meeting  of  the  creditors  of  Heney  & 
Bourke,  hardware  merchants.  Montreal,  will 
be  held  on  the  26th  inst. 

The  Ontario  Coal  Co.  is  to  be  wound  up. 
The  liabilities  are  placed  at  $900,000  and 
assets  about  $300,000.  E.  R.  C.  Clarkson 
has  been  appointed  liquidator. 

SALES    MADE  AND   PENDING. 

The  stock  of  Chas.  Smith  &  Co.,  Toronto, 
has  been  sold. 

The  stock  of  Geo.  Yates,  general  store,  Oil 
Springs,  has  been  sold. 

P.  Farrell,  boots  and  shoes,  Ottawa;  stock 
has  been  sold  at  53c.  on  the  dollar. 

The  stock  of  the  Wightman  Sporting  Co., 
Montreal,  is  advertised  for  sale  by  bailiff. 

The  stock,  etc.,  of  Roy  &  Roy,  general 
store,  Maniwaki,  Que.,  is  advertised  for  sale 
by  tender. 

The  stock  of  Wilson,  Thomas  &  Co., 
hardware,  Montreal,  has  been  sold  at  50c.  on 
the  dollar. 


The  Houghton 
Patent  Key 
Lock  Wrench 


Combines  strength,  simplicity  and  durability,  and  is  unequalled  for  ease  and  rapidity  of  adjust- 
Manutactured  in  all  sizes  by  THE  PARIS  TOOL  MFG.  CO,  LTD.,  PARIS,  ONT. 


The  stock  of  Octave  Petit,  general  store, 
St.  Anne  du  Saulte,  is  advertised  to  be  sold 
by  auction  on  24th  inst. 

J.  H.  Shunk,  general  storekeeper,  Teviot- 
dale,  has  sold  out  to  —  Hambly,  who  takes 
possession  on  the  1st  prox. 

The  stock  of  I.  Fortin,  manufacturer  of 
boots  and  shoes,  Montreal,  has  been  sold  to 
Vincent  P.  Bouchard  at  62j£c  on  the  dollar. 

PARTNERSHIPS  FORMED  AND  DISSOLVED. 

The  Marmora  Mining  and  Milling  Co., 
Toronto,  are  applying  for  a  charter. 

Andrew  Mackay  and  Walter  Ryan,  Mon- 
treal, have  registered  proprietors  as 
plumbers. 

O.  Chahfoux  &  Fils,  agricultural  imple- 
ments, St.  Hyacinthe,  have  dissolved,  and  a 
new  partnership  has  been  registered. 

Geo.  B.  R.  Dufresne  has  registered  pro- 
prietor of  the  firm  G.  B.  R.  Dufresne  &  Fils, 
grair.  and  agricultural  implements,  Mon- 
treal. 

Marcil  Ulnc  Roy  and  Noel  Sylva  Roy, 
Montreal,  have  registered  partners  as  car- 
riage builders,  under  the  style  of  Ulnc  Roy 
&  Freres. 

Stephen  Luneau  and  Johnny  Luneau, 
North  Ham,  have  registered  proprietors  as 
hardware  and  carriage  merchants  under  the 
style  of  A.  S.  &  J.  Luneau. 

CHANGES. 

John  White,  blacksmith,  Wagram,  is  re- 
moving to  Rothsay. 

N.  Cousineau,general  store,  Lachine.Que., 
is  commencing  business. 

Chas.  Fortier,  hardware,  etc.,  St  Henrie 
de  Montreal,  is  starting  business. 

E.  H.  Tallman,  general  storekeeper, 
Easton  Corners,  is  starting  business. 

E.  J.  Carter  &  Co.,  general  storekeepers, 
Bondhead,  have  been  succeeded  by  E. 
Carter;  style  unchanged. 

FIRES. 

A  fire  broke  out  April  16th  in  the  japan- 
ning room  of  the  Canadian  factory  of  the 
Singer  Sewing  Machine  Co.,  2710  Notre 
Dame  street,  Montreal.  The  firemen  were 
quickly  on  the  spot,  but  about  $20,000  dam- 
age was  done.  The  loss  is  fully  covered  by 
insurance. 

Fire  broke  out  April  9,  about  four  o'clock, 
at  the  Imperial  Oil  Company  waxworks  de- 
partment. Loss  at  present  unknown,  but  it 
is  considerable.  Insured  in  the  following 
companies  :  Mercantile,   Lancashire,  North 


Show  Cases,    Amberg-  Letter  Files, 

Cashier  Cash  Registers,  Mantels, . 

Pulpits,  Church  Chairs,  Lodge 

Furniture  and  Library  Furniture, 

Large  stock  must  be  closed  out  at 

Manufacturers'  Cost. 

Giving    up    Manufacturing    these    lines. 

GEO.  F.  BOSTWICK 

24  West  Front  St.,  TORONTO,  ONT. 


British,   Queen's   Royal,    British    American 
and  Western. 

George  Barnett's  general  store  and  Alex. 
Barnett's  drug  store,  at  Hillsboro',  both  in 
the  same  building,  were  totally  destroyed  last 
Monday  evening  by  fire. 

DEATHS. 

C.  J.  Williams,  oil  merchant,  Hamilton,  is 
reported  dead. 

Charles  J,  Williams,  oil  merchant,  died  at 
his  home  in  Hamilton,  aged  si-  Deceased 
was  a  son  of  the  late  J.M.  Williams,  M.P.P. 


THE  GOLDEN  MOMENTS. 

WHEN  John  Tyndall,  the  great  scien- 
tist who  died  a  few  weeks  ago,  was 
a  boy  clerk  in  a  London  store,  his 
employer,  who  chanced  to  be  one  of  the 
right  sort,  said  to  him  :  "John,  how  do  you 
spend  your  spare  time?"  Such  a  question 
had  never  been  put  to  the  boy  before,  and 
with  a  quickness  rarely  equalled  he  grasped 
its  import  and  at  the  same  time  its  possibili- 
ties. In  answer  to  his  employer's  questions 
he  said  he  had  never  been  to  school  to  any 
extent  and  he  had  never  read.  He  was  re- 
lieved from  work  in  the  middle  of  the  after- 
noon, and  he  had  been  in  the  habit  of  roam- 
ing the  streets  after  work.  He  was  told  by 
his  employer  that  this  time  well  spent  would 
make  him  great — and  it  did.  John  Tyndall 
died  at  the  head  of  scientific  research,  the 
friend  of  the  world's  great  discoverers,  and 
a  student  whose  fame  will  live  forever.  He 
began  his  work  as  a  poor  boy  clerk  in  a 
store,  but  he  improved  his  time.  Therein  '  ] 
lies  the  secret  of  success  in  this  life. 


"Say,"  said  the  business  man  to  the  de- 
tective, "some  fellow  has  been  running 
around  through  the  country  representing 
himself  as  a  collector  of  ours.  He  has  been 
taking  in  more  money  than  any  two  of  the 
men  we  have,  and  I  want  him  collared  as 
quick  as  you  can."  "All  right,  I'll  have  him 
in  gaol  in  less  than  a  week."  "Great  Scott, 
man  !  I  don't  want  to  put  him  in  gaol.  I 
want  to  hire  him." — Indianapolis  Journal. 
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SITUATION     WANTED. 


BY  A  YOUNG  MAN  AS  BOOKKEEPER  OR 
salesman  in  hardware  store ;  several  years  ex- 
perience;  best  references  for  ability,  integrity,  etc., 
from  last  employer.  Address  E.  A.,  Hardware  Office, 
Toronto,  Ont. 


"Asbestos  Stove  Pipe  Thimble."  Light, 
strong,  will  not  crack  with  heat,  easily  placed,  fire  proof, 
universally  used  where  known.  Manufactured  by  THE 
COLLINS  MFG.  CO.,  8+  Adelaide  East. 


uil0  1"o-daV  -fH£d,   r 
XxiffH  A  ft  Sri   amp 

DO  YOl/? 

Udi/ertisemeti  t~ 
•J*     in    the     7" 

To^oN*-ro 

will  bring  you. 
tendersfrem  the 
best  contractors. 


This  rack  solves  the  problem.  Just  what  every  hard- 
ware man  requires.  Easily  holds  204  Tools  and  88 
H  indies,  or  all  the  Tools  any  dealer  in  Canada  could 
wint  to  retail  from.  Write  for  full  descriptive  circular 
and  prices. 

KYLE  &  BARNETT, 

Mitchell,  Ont. 


BRUSHES 


Painters' 
Household 
Toilet 
Stable,  etc. 


No  article  handled  by  the  Hardware  trade  requires  more 
judgment  in  buying  than  Brushes.  The  easiest  way  is  to 
go  to  the  reliable  manufacturer  and  get  value  for  your  money 
and  goods  that  will  suit  your  customers.  We  will  do  our 
best  to  serve  you  well  and  honestly. 

CHAS.  BOECKH  &  SONS,  manufacturers,  TORONTO 
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Allan  Line 

ROYAL  MAIL  STEAMSHIPS 

Liverpool,  Londonderry,  and  Montreal  Mail  Service 


STEAMSHIPS. 

From 
Montreal. 

From 
Quebec. 

SARDINIAN  

5  May 
12     " 
19     " 
26     " 

2  June 

9     " 
16     " 
23      " 
30      " 

6  May 

*LAURENTIAN 

PARISIAN  

20  May 
27     " 

MONGOLIAN 

*NUMIDIAN 

SARDINIAN 

10  June 

*LAURENTIAN 

PARISIAN 

24  June 
1  July 

MONGOLIAN 

And  weekly  thereafter. 
The  Steamers  of  this  service  carry  all  classes  of  passengers.  The  Saloons  and  Staterooms  are  in  the 
central  part  where  least  motion  is  felt.  Electricity  is  used  for  lighting  the  ships  throughout,  the  lights  being  at  the 
command  of  the  passengers  at  any  hour  of  the  night.  Music  rooms  and  Smoking  room  on  the  promenade  deck. 
The  Saloons  and  Staterooms  are  heated  by  steam.  Steamers  are  despatched  from  Montreal  at  daylight  on  the  day 
of  sailing,  and  sail  from  Quebec  at  9  a.m.  on  Sundays.  Steamers  with  a  *  will  not  stop  at  Quebec,  Rimouski  or 
Londonderry.  RATE8  OF  PA8SAGE:— Cabin,  $50  and  upwards,  according  to  location  of  Stateroom  and  number 
of  persons  occupying  same ;  all  having  equal  privileges  elsewhere.  Second  Cabin,  $30  and  $35  single,  $65  return 
Steerage  to  or  from  Liverpool,  London,  Glasgow,  Belfast,  or  Londonderry,  $24.  Steerage  passengers  are  provided 
with  bedding  and  every  requisite  for  the  voyage  without  extra  charge. 

H.  &  A.  ALLAN,  Gen.  Agents,  Montreal,  or  H.  C.  BOURLIER,  1  King  St.,  Toronto 
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HARDWARE. 


SETTLEMENT  OF  ACCOUNT. 

THE  problem  regarding  the  settlement 
ofaccount  published  in  our  issue  of 
Ma»ch  29,  says  Iron  Age,  has  evi- 
dently excited  some  interest  among  our 
readers  and  has  drawn  out  a  number  of 
solutions,  some  of  which  are  given  below. 
For  the  purpose  of  ready  reference  to  the 
problem  we  reprint  it  as  follows  : 

A  purchases  from  B  merchandise  to  the 
extent  of  $400,  terms  of  settlement  being 
freight  allowed  to  point  of  delivery,  four 
months'  time,  or  6  per  cent,  discount  for 
cash  in  ten  days.  A  takes  advantage  of  the 
cash  discount  and  sends  settlement  as  fol- 
lows : 

Face  of  invoice $400 

Less  6  per  cent,  for  cash $24 

Freight 10 — 34 

Amount  of  draft $366 

A  pays  the  above  account,  believing  the 
stock  to  be  satisfactory,  but  after  two  months 
finds  a  defect  in  the  execution  of  the  order, 
which  prevents  his  using  the  stock  in  his 
business,  and  returns  the  entire  stock,  re- 
ceiving in  exchange  similar  but  satisfactory 
goods,  amounting  to  $500,  same  terms  of 
settlement  as  the  first  lot.  He  again  takes 
the  cash  discount.  Now,  the  question  is, 
what  kind  of  settlement  is  necessary  to 
balance  the  account  justly,  and  how  does  he 
arrive  at  the  amount  of  the  draft  to  balance 
the  account  ? 

Value  of  goods  received  in  excess. . . .  $100 
Less  6  per  cent,  for  cash 6 

$  94 
Less    freight    to   factory  on  returned 

goods 10 

$  84 
Less  freight  from  factory  on  new  goods       10 

Check  to  balance ; $  74 

The  freight  on  the  $500  worth  of  goods 
should  be  about  $2.50  more  than  on  the  $400 
worth,  in  which  event  the  amount   of  the 
check  would  be  $71.50. 
Or  another  way  : 

Proper  goods $500 

Six  per  cent,  for  cash 30 

$470 
Less  freight  three  ways 30 

$44° 
Less  cash  already  paid 366 

Check  to  balance $74 

These  figures  are  based  on  the  merchant's 
prepaying  the  freight  on  returned  goods.  In 
case  he  did  not,  then  his  cheque  should  be 
$10  more  than  above  amounts.       C.  B.  C. 

A  has  paid  B  $366  for  merchandise  and 
$10  freight  on  same  ;  therefore  if  he  returns 
the  goods  he  is  entitled  to  return  of  $376  and 


legal  interest  of  his  State  on  the  $376  paid 
out  from  time  of  payment  to  time  of  settle- 
ment of  matter  in  question. 

B  ships  A  goods  to  amount  of $500 

A  deducts  the  6  per  cent,  from 
same,  the  same  as  if  a  new  trans- 
action       30 

$470 

He  deducts  amount  due  from  B.. . .  376 

And  remits  B   the  sum  of $94 

less  interest  noted  above  and  also  any  freight 

charges  he  may  pay  on  the  $500  shipment. 

This  assumes  that  manufacturer  was  at 
fault  in  first  shipment  of  goods. 

Ex-Hardware. 

To  the  Editor  :  The  most  simple  method 
for  Michigan  manufacturer  to  follow  would 
be  to  drop  all  consideration  of  the  first  bill 
and  base  calculations  on  invoice  of  second 
shipment,  taking  credit  for  amount  of  cash 
remitted  against  first  account. 
Bill $500.00 

Six  per  cent $  30.00 

Freight,  say 12.50 

Cash  to  account 366  00 

Balance  due 9150 —      500  00 

Provided  no  claim  is  made  for  expense  con- 
nected with  return  of  first  lot  of  goods. 

The    account  in    shipper's  ledger    would 
probably  be  as  follows  : 
Mdse. . .  .$400.00   Cash $366.00 

do 500.00   J,  freight  discount.     3400 

J,  returns 400.00 

Cash 91.50 

J,  freight  discount.       8.50 

$900  00  $900.00 

Bookkeeper. 

Face  of  invoice $500.00 

Less  six  per  cent,  for  cash.  .$  30.00 
Less  freight  paid  on  first  ship- 
ment       10.00 

Less  freight,  $2.50  per  $100, 

second  shipment 12.50 

Less    amount    remitted    50 

days  prior 366.00 

Less  interest  on  remittance 
and  $10  freight  paid  on 
first  shipment,  total  $376 
for  50  days, at  market  value 
of  money,  say  6  per  cent, 
per  annum,  being,  say. . .       3.17 

Balance  due 7&-33 

500.00 

S.  E.  A. 

Face  of  second  invoice $500.00 

Six  per  cent $3000 

Freight  on  both   lots 20.00 

50.00 

$450.00 
Amount  of  previous  draft 366.00 

Amount  due $84  00 

Should  A  so  desire  he  could  claim  cartage 
on  first  lot  and  interest  for  one  month,  al- 
though B  could  justly  claim  that  defect 
should  have  been  discovered  sooner. — 
L.  M.  P. 


MESABA  ORE  IN  THE  FURNACE. 

RC.  STEESE,  superintendent  of  the 
blast  furnaces  of  the  Brier  Hill  Iron 
•  &  Coal  Co.,  at  Youngstown,  Ohio, 
has  recently  investigated,  according  to  Iron 
Age,  the  practice  at  the  Edith  Furnace  of 
the  Hainsiworth  Steel  Co.,  in  Allegheny,  Pa., 
at  which  some  good  records  in  the  production 
of  Bessemer  iron  have  recently  been  made. 

Mr.  Steese  reports  as  follows  : 

I 
Mixture— 75  per  cent.  South  Side  Mesaba, 

12X  percent.  Pewabie,  I2>£  per  cent.  Sun- 
day Lake,  Oliver  coke,  Valley  limestone. 

Burden — 4,200  pounds  coke,  8,500  pounds 
ore. 

Size  of  furnace — 16  x  75  feet,  13  feet  6  inch 
stockline,  9  foot  bell.  Bosh  22  feet  high. 
Using  7  6  inch  tuyeres. 

Engines— One  Mcintosh,  36  x  84  inches 
by  4  feet.  One  Allis,  42  x  84  inches  by  5  feet. 
Running  37  each  25,500  cubic  feet  air  per 
minute. 

Output  for  week  ending  February  10th, 
1,540  gross  tons. 

Work  for  week  ending  February  17  :  Out- 
put, 1,701  gross  tons  ;  1,935  pounds  coke  ; 
589  pounds  lime;  60  per  cent,  yield. 

Analysis  of  pig  iron  :  0.094  phosphorus, 
i.5osilicon.  Only  one  cast  for  week  ending 
February  17,  over  0.018  sulphur,  and  are  not 
making  over  two  casts  per  week  of  high  sul- 
phur iron. 

Analysis  of  South  Side  Mesaba:  63.10 
iron  ;  3.90  silica  ;  1.40  alumina;  0.057  phos- 
phorus ;  8.00  moisture. 

Remarks  :  Mr.  Reis  does  not  credit  good 
working  of  furnace  to  the  high  straight  bosh 
and  would  put  in  a  fiat  bosh  if  rehning,  but 
claims  his  success  is  due  to  large  volume  of 
blast  and  rapid  driving  of  furnace  ;  th?t  by 
so  doing  he  keeps  the  furnace  open  and 
pressure  much  lighter  in  proportion  than 
when  blowing  less.  He  made  the  statement 
that  his  pressure  was  higher  when  running 
engines  26  each  than  now  at  yj  each.  Pres- 
sure runs  now  between  10^  and  13  pounds. 
The  furnace  is  kept  full  all  the  time,  and  ore 
is  not  wet  before  charging,  unless  they  hap- 
pen to  have  an  exceptionally  dry  lot,  which  is 
not  common  this  time  of  the  year. 

The  loss  by  weight  is  at  present  less  than 
4  per  cent  of  ore  charged  and  all  fine  dust 
and  dust  from  under  boilers  is  returned  to 
furnace.  This  4  per  cent,  includes  dust  from 
under  boilers.  The  South  Side  ore  is  similar  ' 
in  appearance  to  all  other  Mesaba  ores,  but 
it  is  a  trifle  coarser  than  the  Biwabik. 

The  furnace  has  been  in  blast  two  years 
and  six  months  and  is  in  pretty  bad  shape 
around  the  bottom.  Are  making  six  casts 
per  day,  and  I  witnessed  one  cast  which  was 
close  on  to  40  tons  and  very  good  iron.  They 
experienced  some  difficulty  the  first  week 
they  started  to  blow  extra  wind,  from  slip- 
ping and  making  cold  iron.  The  silica  in 
cinder  is  kept  down  to  28  per  cent,  and  lime 
runs  about  49  and  50  per  cent. 
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You  Lose  More  Than  We  Do 


If  you  do  not  buy  a  copy 
of  '  Ideas  for  Hard- 
ware Merchants "  at  50 
cents 


JUST  HALF  PRICE 


•    • 


•    • 


Starting  a  Hardware  Store. 

What  Hardware  Dealers  May  Sell. 

System  in  the  Store. 

The  Holiday  Trade  in  Hardware. 

The  Parable  of  a  Foolish  Trader. 

More  About  Advertising. 

The  Value  of  Price  Lists. 


CONTENTS: 

Behind  the  Desk. 
Ratio  of  Stock  Expenses  to  Sales. 
The  Use  of  a  Store  Window. 
The  Successful  Merchant. 
Cordiality  Between  Competitors. 
The  Commercial  Value  of  a  Smile. 
Books  for  Hardware  Men. 


Hints  about  Inventing. 
Retail  Advertising. 
John  Jones,  Jr. 
Business  Education. 
The  Other  Half. 
Cash  or  Credit  ? 

Etc.,  Etc.,  Etc. 


On  receipt  of  Fifty  Cents  this  valuable  work  will  be  forwarded  you, 
postage  prepaid.     Edition  limited. 


The  J.  B.  McLean  Publishing  Co. 

10  Front  Street  East 

Toronto. 
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TELEPHONE    1780. 


J.  H.  FARR  &  CO.  hsbjs  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,  Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 
8  to  16   MORSE   STREET,       -        -        TORONTO       ONT. 


For  Iron  Fencing, 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


o0»,okatS  „       joseph  RODGERS  &  SONS, 


Limited,  i 

MANUFACTURERS   OF 

Pocket  and  Table  Cutlery,  Scissors,  Razors,  Erasers,  Etc. 

These    goods    have    fully    maintained    their    reputation    as    the    best    cutlery    in    the    world   for   over 

ONE    HUNDRED  AND  FIFTY  YEARS. 

Any  Infringements  of  our  Name  and  Corporate  Mark  will  be  promptly  prosecuted. 


Sole  Agents  for  Canada, 


JAMES  HUTTON  &  CO., 


Montreal 


CURHEflT    IWASKET    QUOTATIONS. 


METALS. 


Tin. 

bamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  20,    21 
Straits "     ....  20,    21 

Tin  Plates—  Charcoal  Plates,  Bright, 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes $5  50  $5  75 

IX             "          6  75    7  00 

I.X.X.,       "           8  00    8  25 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 3  75    4  00 

IX             "            4  75    500 

I'XX          "            5  75    6  00 

I.XXX.,     "             6  75    7  00 

D.C.,12}xl7        3  50    3  75 

D.X.    .." 4  50    4  75 

D.X.X.        "            4  75    5  00 

Note. -Other  brands  might  be  shaded 

by  25c.  per  box. 

Cokt  Plata— Bright 

Bessemer  Steel— 

I.C.,  usual  sizes    3  35    6  50 

I.C.,  special  sizes 3  60    3  75 

Charcoal  Plata— Terne. 

Dean  or  J.G.  Grade— 

I  C.  20  x  28,  112  sheets  . .     6  75    7  00 

I.X.  Terne  Tin 8  75    9  00 

Old  process  I.C 13  00 

«    v      "      I.X 16  0t 

Charcoal  Tin  Boiler  Plata. 

Cooklev  Grade—  Per  lb. 

X.X.",  14x56,  50  sheet  bxs  ) 

14x60,  "  >  6ic    7c 

14x65.  ) 

Tinned  Plates 

72x30  up  to  24  gauge 6J    6} 

26        "     6}    7 

28         "     7}     7} 

Iron  and  Steel. 

Base  Price 

Common  Bar,  per  100  lb    ..  $1  85  l  no 

Refined      "              "            ..    2  35  2  65 

HorseShoe  "          "             ..    2  60  2  75 

Band               "           "             ..     2  50  2  60 

Hoop              "            '            2  60 

Swedish         "           "             ..     4  00  4  25 

leigh  Shoe  Steel 2  50 


Tire  Steel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb   0  10    0  14 

Russian  Sheet       "       0  10}  0  11 

Tank  Platesl-5  and  thicker  2  00    2  25 

Boiler  Rivets 4  50    5  00 

Boiler  Tubes. 

S-inoh    10}c 

-inch  13} 

Steel  Boiler  Plate. 

\  inch  »2  45 

IP    "      2  35 

%      "      ndthicker  2  25 

Sheet  Iron, 
1  to  20  gauge  2},  3 


22  to  24 
26 

23 


Canada  Plates. 


2|,2} 
2},  2j 
21,3 


Alldull 2  50    2  55 

}  polished 2  55    2  60 

All  Bright  2  75 

Iron  Pipe. 

Wrought  65  to  70  p.c. 

Galvanized,  45  to  45  and  5  per  cent. 

Cast,  soil,  2,  3,  4  and  5  in.,  57}  p.c. 

Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 4},  4} 

26  gauge,  "       4},  5 

28     "  "       5,    5} 

Gordon  Crown — 

16  to  24  gauge,  per  lb  4},  4j 

26gauge,  "         4|,  5 

28      "  "         5,    5J 

Note— Cheaper  grades  about    }  cen 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 
i 


5-16  ' 

% 

7-16 

y, 


Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  it    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 


6  3-5 

i 

4 
33 

n  3 

...2  4-5  2j 
5  90 
2  70 
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0  50 


1  10 


Copper — Ingot. 

English  B.  S  ton  lots  0  llf  0  12 

Lake  Superior  0  12J  0  13 

Bolt  or  Bar. 

Cut  lengths, round, }tolin.$0  22  $0  25 
"  round  &  square 

1  to  2  in 0  20    0  23 

Vote— Complete,  lengths  abou    <ifteen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60 $0  15    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  16    0  17 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
3  cents  per  pound. 
Planished  and  tinned,   14s 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 
4x6  ft,  25to301bea,  perlb..  0  18    0  19 
35  to  45      "  "       ..  0  16    0  17 

"       50  lb  and  above  per  lb  0  15    0  15} 
Boiler  A  T.  K.  Pitts. 

Plain  Tinned   perlb 0  21 

Spun  "         0  25 

Wire. 
Pure,  in  coils— 

From  1  to  20  gauge 0  28    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  20  0  21 

27  to  30     "      ..  0  23  0  25 

"  "        30  and  up 0  26  0  28 

Sheets,  hard-rolled  2x4  ft...  0  21  0  23 

Zinc  Spelter. 

Foreign,  per  lb 0  04}  0  04} 

Domestic    "      0  04}  0  04} 

Zinc  Sheet. 

5  o wt  casks 0  05    0  05} 

Part  casks 0  05}  0  05} 

Lead. 

Imported  Pig,  per  lb 0  2|    0  03 

Domestic  "      0  02j 

Bar,  1  pound 0  04} 

Sheets,  2}  lbs,  sq.  ft,  by  roll  0  04}  0  04} 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  04}  0  04} 

Note — Cut  sheets  half  cent  perlb  ex- 
tra, ripe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  par  lb  and  25  p.c. 
discount. 


Note— Cut  lengths,  net  price  ton  lots 
25  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  7}c. 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  14    0  15 

Standard  0  13    0  14 

Wire 0  17    0  19 

Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's.perlb  $0  10}  0  11 

Other  makes"     0    9j  0  10 

White  Lead. 

Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  cwt     4}  4  75 

No.  1  Do "  4  50 

No.  2  Do "  4  25 

No.  3  Do "  4  tO 

Prepared  Paints. 

(In  },  }  and  1  gallon  tins.) 

Pure,    per  gallon $105 

2nd  qualities    "     0  90 

Barn(inbbU)  0  80     0  90 

Colors  in  Oil. 

(251b  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre   0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green    0  09     . 

Chrome    "        0  08    f 

French  Imperial  Green 0  19 

Colors,  Dry 

Yellow  0chre(J.C.)bbls,p.cwt  1  35  1  40 
"       (J.F.L.S.)"        "  2  75 

"  Roval  "  "  1  10  1  15 
Venetian  Red,  (best)  "  "  i  80  1  90 
English  Oxides  per  cwt  3  00  3  25 
American  "  )  ,,  ,,  ,»,  qn 
Canadian    "J  l  25  l  ao 

Paris  Green,  perlb  0  13}    0  15 

Burnt  Sienna,  pure,  per  lb  0  08} 

Burnt  Umber      "      0  05 

do     pure  0  08 

Drop  lilack  "       0  09 

Chrome  Yellows  "      0  12- 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greens  "      0  12 

Golden  Ochre  0  03} 


HARDWARE 
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Varnishes  (in  bbls). 

No.  1  Furni  tore,     per  gal 6  69 

Extra        '  "       0  90 

Brown  Japan  "        0  65 

Brown  Japan,  Turpentine  p.  gal.  0  85 
No.  1  Carriage  1  30 

Gold  Size  Japan      per  gal.  1  00    1  20 
Pure  Orange  Shellac       "       1  05    2  05 

Hard  Oil  Finish       130 

Oil  Shellac 1  40 

White  Shellac 2  25 

Linseed  Oil  (in  bbls) 

Raw,    per  gal  0  54$  0  56$ 

Boiled        "       0  57$  0  59$ 

Turpentine  (in  bbls) 
Selected  Packages,  per  gal    0  46    0  48 

Castor  Oil. 

Best,  per  lb 0  07J  0  08 

Cod  Oil. 

Cod  Oil,  per  gal 0  50 

Glue  (in  bbls) 

Common,  broken 0  10 

French  medal 0  11 

Cabinet  0  13 

White,  extra  0  16 

Gelatine   0  20 

Strip   0  16 

Coopers    0  17 

Liquid  Glue— F.  LePage's,  dis.  20  to 
25  per  ct.  off  list;  Munn's,  dis.  25  to  30 
per  cent,  off  list. 

HARDWARE. 

Ammunition — Cartridges. 


0  51 


0  11 
0  13 
0  15 
0  18 
0  30 
0  17 
0  19 


Bath  Tubs. 

Zinc  discount  25  to  25  and  10  p.  c. 
Copper,  discount,   40  to  40  and  10  pc. 

off  Revised  list. 
Steel  Clad  20  p.c.  dis. 

Bells—  Band. 
Brass,'  60    to  66§. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  oent 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00    5  00 

House, 
American,  per  lb 0  35    0  40 

Bellows. 


Hand,  per  doz 
Moulders' 


3  35    4  75 
7  50  10  00 


Carpet  Sweepers. 

Bissell,  per  doz 22  50 

World  '  21  75 

Daisy,  " 24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "       ....30  00    33  00 

Cartridges — See  Ammunition . 

Castors, 

Bed,  new   list,  dis.  50pc.  )  to  50  and  5 

Plate  dis.50pc.  J     per  cent. 

Cattle  Leaders. 

No  31  and  32,  per  gross 8  50  1125 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  ....     ....     1  10 

Queenston       "  1  10 

Napanee  "  1  10 

Chalk. 
Carpenters'  Colored,  per 

gross  0  45    0  75 

White,  lump,  per  cwt  ....     0  60    0  65 
Red 0  05    0  06 


Glass. 

—  Window. 

Box 

Price. 

Double 

St 

ar. 

Diamond 

Size 

Per 

Per 

Per      Par 

United 

50  ft 

100  ft. 

50  ft.  100ft. 

inches 

16  to  25 

1  20-25 

2  40 

1  75       .... 

26  to  40 

1  40 

2  70 

2  00       .... 

41  to  50 

3  10 

....       4  50 

57  to  60 

3  40 

....       5  00 

61  to  70 

3  70 

....       5  50 

71  to  80 

4  10 

....       6  25 

81  to  85 

4  50 

....       7  00 

86  to  90 

....       8  00 

91  to  95 

....       9  00 

96  to  100 

....     10  00 

Blacksmiths'   discount   35,40  percent   Crayon,  per  gross   0  14    0  18 

Chisels — Socket,  Framing  and  Firmer 


Belting. 

Agricultural,  50  per  cent. 

No.  1,  leather,  diB.  40  &  5  per  cent. 

Best,  ditto,  30  to  33$  percent. 

Bench  Stops. 

Per  doz 5  00    6  00 

Bits — Auger. 
Gilmour's  dis  60  per  cent. 
Excelsior,  discount  60  percent. 
Rockf  ord  Common,  65  to  65  and  5  p.c. 
Perfection,  50  and  10  per  c. 


American, dis  70  per  cent. 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85     4  00 

Churns 
Daisy  or  Leader,    dis.    from   factory 
60  and  2Yt  per  cent.  From  stock  60   2nd 


Pilkington. 
[Discount  10  p.c.  off  for  box  lots,  and 
10  and  5  for  10-box  lots.] 
Ordinary. 

st  break $3  65 

2nd      "        

3rd       "        

4th      "        

5th       "        

6th       "        

7th       "        


3  90 

4  60 

4  95 

5  40 
5  90 
0  50 


per  cent. 

Clamps. 
Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 


Picture  Glass 

Pilkington's  ordinary. 

1st  break    4    0 

4  70 

5  40 

5  90 

6  50 

6  90 

7  70 


Jenmng'sGen.netlistto  5  p. cent  dis  Axle,  dis.  65  p  c. 


Car. 


Kim  Fire  Pistol,  dis.40to  45  p.c.  Amer. 

Rim  Fire  Cartridges,  Dom.  50  &  5  &  5.    Gilmcur's,  47J  to  50  per  Cb^t 


Rim  Fire,  Military,  net  list,  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  5. 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.     B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded   Shot   Shells,     "Trap"  and 

"  Dominion  ' '  grade, 25  p.c 
Shot. 
Canadian,  common,  15  per  cent. 


Expansive 
Clark's,  15  per  cent. 
Excelsior,  10  percent. 

Gimlet 

Clark's,  per  doz 

Diamond,  Shell  "       

Nail  and  Spike,  per  gross 


0  65 

1  00 

2  25 


0  90 

1  50 
5  20 


Wads. — Baldwin's. 


Blacking,  (Catchpole's). 

No.l,  Egyptian  Blacking 9  00 

•  i    2  "  "  4  50 


Coffee  Mills. 

Box 3  60  1300 

Side 3  60    4  00 

Enterprize,  No.O   135 

"  No.  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  $  p.c. 

Cradles,  Grain. 
Canadian,  discount  25  to  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list; 
dis.  40  per  cent 


3rd 
4th 
5th 
6th 
7th 

Gas  Fittings  and  Staple  Brackets. 
Jas.  Barwell,  Toronto— Dis.  20  to  25  p. 
c,  free  of  du*y.     Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each   030    

Enamelled"     0  55    .....'. 

Grindstone  Fixtures. 

P.  S.  &  W.,  per  doz 3  88    4  25 

Hammers — Nail. 
Maydole's   net  list  to  5  per  cent.  dis. 
Can.  discount  25  to  27$  p.c 
Tack. 


Hart  Mfg.  Co.,  (bolt  dies)  (Amer.  list)    Magnetic,  per  doz  110    150 


Best  thick  white  felt  wadding, 


per  lb 


Canadian, 


Blind  Rollers. 


in  J  lb.  bags 100    Annex    per  doz 


Mascot 
Erminie 


1  25 
1  35 
1  12 


Best  thick  brown  or  grey  felt 

wads,  in  $  lb.  bags 0  70 

Best  thick  white  card  wads,  in 

boxes   of   500    each,    12   and 

smaller   gauges .'....    0  99 

Best  thick  white  card   wads,  in 

boxes  of  500  each,  10  gauge 0  35 

Best  thick  white  card  wads,  in  Carriage,  dis,  70. 

boxes  of  500  boxes,  8  gauge —    0  55    Tire,  dis  60  to  60  and  10  per  cent 


0  30 


Blind  and  Bed  Staples, 

All  sizes,  per  lb 0  11 

Bolts. 


0  15 


Thin  card  wads  in  boxes  of  1000 

each,  12  and  smaller  gauges...  0  20 
Thin  card  wads  in  boxes  of  1000 

each,  10  gauge 0  25 

Thin  card  wads  in  boxes  of  1000 

each,  8  gauge 0  45 

Chemically  prepared  black  edge 

grey  cloth  wads,  in   boxes  of  p.  M 

250  each 


Stove,  dis., 60  p.c 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  70  to  70  and  10  per  cent 


7  5C 


Boring  Machines. 

Complete,  with  Augers,  ea.    5  00 
Braces. 

Barber's ,.6»?  jjjj 

11  and  smaller  gauge  0  65    Barber's  Ratchet 10  00  1100 

*    Farmers   ^  uu    •£  <•> 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 

Japanned  Canadian,  per 

doz.  pairs 0  50 

Berlin  Bronze  Cana'n   0  85 

Broilers. 


7  and  8  gauge 0  90 

5  and  6  gauge 1  10 

Superior  chemically  prepared 
pink  edge,  best  white  cloth 
wads,  inboxes  of  250  each — 

11  and  smaller  gauge 1  15 

9  and  10  gauges 1  40 

7and8gauges 1  65 

5  and  6  gauges 3  90 


3  40 
3  20 


Anvils 

Per  lb 

Anvil  and  Vice  combined 
each.-. 


0  10 


0  12J 
4  50 


Augers. 

Gilmour's,  discount  50  per  oent 
Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "  each 5  50    6  50 

Post  Hole, Vaughan's,  each    1  35    1  60 
Excelsior,  Jennings',  discount  50  per 

cent. 

Awls. 

Sewing  per  gross C  65    159 

Pegging,  "  ...     0  65    1  25 

Brad,  ....     0  85    1  60 

"  handled  "        ...      3  60    7  3C 

Saddlers'  "        ....    0  45    1  60 

Awl  Hafts. 


Patent  Peg,  per  gross. 
"    Sewing,  " 


::•::} 


7  25     8  00 


Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz....    2  80    8  30 

Per  box 6  00  12  00 

Axle  Grease. 
Per  gross  6  50  14  00 


Light,  dis.  65  to  67$  per  cent. 
Reversible,  dis.,  65  to  67$  per  cent. 
Vegetable,  per  doz,,  dis.  37$  per  cent 

Henis,  No.  8        "      6  00 

"    No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz    500    4    23 

Bntts — Brass . 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  and  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  65  &  10  to  70  pc, 
Loose  Pins,  "    65  &  10  to  70  p.c. 
Berlin  Bronzed,  dis.  70.  70  and  5  per 

cent. 
Gen  Bronzed, perpair  —    0  40 

Can  Openers. 

Acme,  per  gross   9  00 

Sardin    Scissors,  per  doz.    3  75 
Card. 

Horse,  per  doz 0  60 

Carpet  Stretchers. 

American,  per  doz 100 

Bullards  "      6  50 


dis.  25  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz 0  88    1  60 

English,     " 2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  per  doz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37$  to  40  percent. 
Standard,  dis.  47$  to  50  p.  c. 

Elbows — Stove  Pipe 
$1.00  to  $1.65  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30    0  61 

Wine,  per  doz   130    2  25 

Star,  "  2  80    3  90 

FennsCorkstops.No  gp.doz 170 

Petroleum,  per  doz 4  50    6  50 

Files  and  Rasps. 
Kearney  &  Foote's  discount  Am.  List 

57 J  to  60  per  cent. 
Black  Diamond,  50  &  5  per  cent.  dis. 

to  50  and  7$  Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Toronto  File  Co.,  50  aDd  10  to  60  p.c, 

Amer.  list 
Jowitt's, dis.  Can.  list,  25pc.  to  27$  p.c. 
Globe  File  Co.'s  disc.  60  per  cent. 
Horse    Rasps,  Kearney  &  Foote's  dis 

Am  list,  50  p.c.  to  50  and  10  p.c. 

Horse  Rasps,  dis.  45 p.c.  Amer.Hellers   ?eavyVperJb-y  v.- °3  3"5    004i 

Horse  Rasps,  Spencer's,  dis.  Can.  list   Sorcew,  ,h,°°k  a„nA^lnge 


Sledge 

per  lb 0  12$  0  13 

Ball  Pean. 
English  and  Can.,  per  lb  .    0  25 
Handles. 

Axe       per  doz 00 

Store  door    "     1  00 

Chest,  per  doz  pairs  040 

Chisel. 

Firmer        per  gross 3  00 

Socket  Firmer    "         325 

Socket  Framing  per  gross    3  75 

Fork. 
C.  &  B., discount  35  per  cent,  to  40  p.c. 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.o 

Saw. 

American,  per  doz  1  00 

Plane. 

American,  per  gross  .    3  15 

Hammer  and  Hatchet. 

American,  per  doz  0  50 

Cross  Cut  Saw. 
Canadian  per  pair 0  18    0  25 

Hangers. 

Door  4  and  5  inch,  perpair    9  40    0  80 
Lanes,  45  to  47H  P-c.  dis 
Hatchets. 
Can.,  dis  40  to  42$  p  c. 
•  Hinges. 

Blind,  Parker's, dis.  60  to  60  and  10  p.c 
"  hepard's  Noiseless,  dis.  60  p.c 
"  "    Buffalo,  dis  60  to  70  p.c. 

Light  T  and  strap,  dis  62$  to  65  per 


4  50 
8  00 

5  00 


1  25 
3  75 
0  8C 


0  65 


10  00 
4  50 


1  00 


1  50 


40  p.c. 
Horse  Rasps,  Toronto  FileCo.,  50  and 
10  p.c,  Amer.  list. 

Fluting  Machines. 

Each 0  60    200 

Forks. 
Hay, Manure,  etc, dis. 40  to  45  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  57$  to  60  per  cent. 
Shepard's     Lightning,  dis.  50   to 
and  10  p.c. 

Fruit  Presses. 

Henis',  per  doz  4  00 

Enterprise,  discount  10  p.c. 
Shepard's  Queen  City,  dis.  15  p.c: 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  etc. 

Stanley's,  dis. 50,  55 p.  c. 

Wire  Gauges 

Winn's  Nos.26to33,  each     165    2  40 


6  to  10  in. 
12  up 


per  set 0  00  0  04 

0  CO  0  03 

Per  doz.  sets 

Screw,  Eureka '  13  1  80 

Gate, Clark's 150  2  20 

"      Shepard's,  dis  50  to  60  p.c 

Per  doz.  pairs 

Spring     1  50  3  50 

"    Shepard's  Samson   175  190 
Hoes. 

50  Garden,  Mor  ar,  etc., discount  40  to 
45  per  cent. 
Planter  doz 4  00 


5  Oi. 
Hooks—  Cast  Iron 

BirdCage,    perdoz 0  50    lit 

Clothes  Line,    "        0  27    0  63 

Harness,  "        0  72    0  88 

Hat  and  Coat,  per  gross      1  00    3  00 
Chandelier   perdoz 0  50    1  00 

Wrought  Iron. 

Wrought  Hooks  and  Staples,  Car. 

dis.  40  and  5  to  40 and  10  percent. 
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Wrought  Hooks  and  Staples,  Amer 
dis.  75  and  10  to  80  per  cent. 
Wire. 
Hat  and  Coat.dis.  55  to  60  p.c 
Belt,  perl.OOO 0  60    2  70 


Screw,  bright,  Eng.,  dis.  50  to  55  per    Copper,  per  doz 


Oilers. 
MoClary'sGalvan.  Iron 

Oil   Can,    with    Pamp, 

perdoz 19  50 

Zinc  and  Tin,  dis.  50,  50  and  10 


75 


2  75 
75 


9  00 


$3  80 
3  90 


0  30    0  35 


cent. 

Horse  Nails 
Canadian, dis.    65  to  70 

Horse  Shoes, 
F.O.B.  Toronto  &  Hamilton 
Snow,       "  " 

F.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  Picks* 

Star, perdoz 3  00   3  25 

Kettles . 
Brass  spun,  7$  per  cent.  dis.  off  new   Porcelain  Head,  p.  gross 

list. 
Copper,  per  lb 

Enamelled  Can.  50  p.c 
American,  60  and  5  to  60  and  10  p.c 

Keys 
dock,  Can, dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.  P.,  85  to  3  00 

per  doz. 
Bronze,  Berlin,  per  doz  ..    2  75    3  25 
Bronze  Gem,        "        ....    6  00    9  00 
Sava  "         ....    8  75  10  00 

Shutter    porcelain,  F    & 

t,   screw,  per  gross $130    4  00 

Knives. 
Clauss,  bread,  cake  and  paring  knives 
$7.20  per  doz.  nett. 


1  25 
1  50 


Brass, 

Malleablu,  dis.  isb  per  ot 
Pails. 

Galvanized,  per  doz  2  25 

Pencils. 

Dixon's,  per  gross 100 

"       Carpenter 2  25 

Picks 

P3r  doz 6  00 

Picture  Nails. 

_    1  65 
Brass  Head,  "  40 

Planes. 
Wood,  bench,  Canadian  dis.  60 
cent    American  dis. 57$ 


3  50 
3  50 


Hack,  complete,  each 

"       frame    only  

Saw  Sets. 

Per  doz 1  65 

Scales. 

Canadian  List,  dis.  40  p.c 

Scale  Beams. 

Canadian,  B   S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,    perdoz  2  10    4  50 

Foot,       "  40    3  50 

Screens. 

Window,  patent,  perdoz    5  00    6  00 

Screw  Drivers. 

Sargent's,  per  doz 65    4  00 

Screws. 
Wood.F.  H.,  Iron,  and  Steel,  77 J  per 
cent.,  dis. 
ner   Wood,  R.H.      "      72$  per  cent,  dis 
v  "      F.  H.  ~ 


4  25 
3  60 


9  00 


3  00 
1  00 


Brass75 


Wood,  fancy  Canadian," or  American  "'     R.H  70 

35  to  37$  per  cent.  Diamond  Point   wood   screw 

Bailey's(StaiiR&L.Co.)42$to  45  p.c.        bright,  die.  77$  and  20  per  cent 
Miscellaneous,  dis.  15  to  17$  per  cent   Bench,  wood,  per  doz —    3  25 

Bailey'sVictor.dis  15  to  17$  per  cent    Bench  iron  per  doz 4  25 

Plane  Irons.  Scythes' 

English,  per  doz 2  00    5  00     Discount40  to45  per  cent. 

Pliers  and  Nippers.  Scythe  Snaths. 

Button's  Genuine,  per  doz.   prs.   dis  Canadian,  dis.  35  to  40  p.  c 

Shears. 


per 


4  50 


Ladles. 

Melting,  per  doz 170 

Lemon  Squeezers. 
Porcelain  lined,  per  doz 
Galvanized,  " 

King,  wood, 
"      glass 
All  glass, 

Lines. 

Pish,   pergross: 

Chalk,         "  

Locks — Door. 
Canadian,  dis.  per  cent.. 
Russell  &  Erwin,  per  doz 

Cabinet. 
Eagle,  dis.  per  cent,  40  to  42$  p.c. 

Padlock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  "  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17$  percent  f  rnne"r"s'soiid,per  set'" 


35 


9  00 
2  60 


00 


2  20 

5  60 

1  87 

3  85 

2  75 

2  90 

4  00 

4  50 

1  20 

1  30 

1  05 

2  50 

1  90 

7  40 

50 

2  90 

7  50 

5  50 


Mallets. 

Tinsmiths',  perdoz    1  25    1  50 

Carp't'rs', hickory      "  1  25    3  75 

Lignum  Vitas,  "         3  85    5  00 

Caulking,  each 1  60    2  00 

Mattocks. 

Canadian,  perdoz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis.  17$  to  20 
per  cent.  dis. 

Home,  each 

Mincing  Knives. 

American,  per  doz  42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  to  70.10  per  cent 

Nails. 
Cut  Nails  (Iron) 

1.  Either    Canada     or     American 

Pattern. 

Basis— 50  to  60  dy 190 

40dy 1  95 

30  dy 2  00 

20, 16&12dy 2  05 

10  dy 2  10 

8&9dy 2  15 

6&7  dy 2^0 

2.  American  Pattern  Only 

from  4  to  5  dy 2  40 

3dy.(lath) 2  90 

3.  Canada  Pattern  Only 

from  4  to  5  dy 2  40 

3  dy.  (lath) 2  80 

3dy.  A.P.  Fine 8  50 

Cut  Nails  (steel)  Add  10c.  to  the  prices 

in  list  for  iron  nails. 
Wire  Nails,  75,75.  10  and  5per  cent  ; 
3  per  cent,  cash  delivered  in  lots 
of  10  kegs  or  more. 
Brads  &  Moulding  Nails,  75,  Sperc, 
from  new  list. 

Nail  Pullers. 

ijorman  &  American 1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa- 
gon       3  38     4  00 

Diamond 12  00  15  00 

Netting. 
Poultry,  60  per  cent  dis. 

Import  60,  10  per  cent. 
Oil. 
Canada  Refined  Oil  (Toronto)  14 

Carbon  Safety     "      0  17 

Canada  WW.     "     0  20 

American  W.W."      0  25 

S.  R.  Seal per  gal  0  63    0  65 


37$,40p 
Button's  Imitation 

doz _.. 

German,  per  doz 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  p.  c. 
Poppers. 

Corn,  square,  per  doz 1 

Pruning  Shears. 

Perdoz 4  00 

Pulleys 

Hothouse,  perdoz 

Axle 

Screw  

Awning 

Pumps. 
Rumsey  or  Canadian   Cistern  57$  to 

60  per  cent. 
Pitcher  Spout,  65  to  67$  p.c 
Canadian  Cistern  60  to  62$  p.  c.  from 

factory. 
Canadian  Pitcher  Spout  67$  to  70  -   ".. 
from  factory. 

Punches 

Saddler's,     perdoz 100    185 

Conductors'       "       9  00  15  00 

72 
....     1  00 


55 

1  00 

22 

33 

27 

1  00 

35 

2  50 

hollow,  perinch 
Putty 

Bladder,  per  100  lbs J        2 

Tins,  lbs 2  50    2  75 

Rail. 

Barn  Door,     per  foot 3         3$ 

Sliding  Door,         "       3}        3} 

Lanes,  40  p.c.  dis 

Cast  Steel  and  Malleable   Cunadian    Tea  Spoons pergross    7  50    12  00 


B.  &  W.,  japanned,  dis. 75  percent. 

B.  &  W.  N.  P.dis.  65  p.c. 

Seymour's  dis.  60  p.  cent. 

^Etna,  dis.  75  @  to  75  and  10  per  cen  t 

Heinish  60  per  cent. 

Bristol,  Japanned,  80  per  cent. 

"       N.P„  70  per  cent. 
Clauss,  Full  nickel,  60  p.c.  off 

"      Japanned  handles,  70  p.c.  off 

Sh Aft V68 

Sliding  Door,  per  set    ...        77    1  40 

Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 

Wood  Rim,  black,  p.  doz    115    135 

"  tinned,  1  35    1  60 

Tin  Rim,  "  "  2  30    2  45 

"  black,        "  1  80    2  25 

Snaps 
Harness,  Gorman,  dis  35  per  cent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  \  or  V4  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Per  lb .' 0  28    0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves. 

Wood,  English  1  80    5  00 

Iron,  American  ., 135    2  35 

Spoons  and  Forks. 


Cigar  Box  Nails,  dis.  45  per  cent. 
Shoe  Finders 'TacK  sand  Nails,  dis.  37 
per  cent. 

Tape  Lines. 
English,  ass  skin  perdoz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,      each  0  90    2  85 

steel, each  .    0  80    8  00 
Thermometers. 
Tin  case  &  dairy, dis. 75p.c 

Thimbles. 
Asbestos,  filled,  per  doz. ,35  to  40  p  c 

Ties. 
Cow, perdoz 1  -|j    2  50 

Tinner's  Tools. 
P.S.&W.,netlist. 
Canadian  15  to  35  per  cent  dis. 

Tinware. 
Stamped, dis. Assnlist,70,  and  12$ per' 
cent,  to  70   and  25  p.c.  on  special 
•  >  lines, 

nails    Japanned,  Prices  on  application 
Pieced,  "       "  " 

4  oo  Transom  Lifters 

5  75    Payson's,  82.60  to  85.00  per  doz. 

Traps 
Game,  Newhouse,  dis  33$  p.c.  to  35  p.c 
Game.H  &N..P.S.  &  W.   or  Steel,  60 
and  10  to  67$  per  cent. 

Mouse,  per  doz 0  35    150 

Rat  '•        2  00    4  50 

Trowels, 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  12$  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
cotton,  per  lb   ..    0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging         "         0  27    0  36 

Broom  "         0  30    0  56 

Binding,  flax,  per  lb 

"         iute       " , 

"         Blue  ribbon   o  12$ 

"         Redcap 0  11* 

"         Crown o  lo| 

"         Silver  Composite  o  09 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 


list  dis.  40  to  45  percent, 
Razors. 

Boker's,  perdoz    7  50  1100 

Wade  &  Butcher's      "         3  60  10  00 

Razor  Strops. 

Currier's,  per  doz 1  25    3  60 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent.  cash. 
Copper  Rivets,  dis.  55  per  cent. 
Iron  "  "    55  per  cent. 

Burrs,  Iron,  50  and  10 

Rivet  Sets. 
Canadian  dis.  30, 35  per  c 
Rope 

Per  lb. 
Sisal.    Manilla. 
7-16  in.  and  larger..       6} 

K,  5-16,  %  in 7i 

Cotton,  per  lb 

New  Zealand 

Russia  Deep  Sea,  per  lb.. 

Jute    "    ... 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  dis  37$  to  40  per  cent 

Sad  Irons. 

Mrs.  Potts,  per  set       75 

"  N    P.         '  1  00 

Sad  Heaters. 

Dome,  Shepard's, per  doz    4  75 

Sand  and  Emery  Paper. 

B.&  A.,  sand,  40  to  40  and  5  per  cent. 

Emery,  per  quire 55        90 

Sash  Cord 

Perlb 22        50 

Sash  Locks 


30  00 


2  90 


9 

n 

9$ 

n 

18 

20 

8* 

9 

12* 

13$ 
07$ 

06J 

5  00 


Dessert 

Table       "     "         30  00 

Dessert  Forks....  "  24  00 
Medium  "  ....  "  27  00 
Table  ''      ...         "         36  00 

Squares. 

Iron,  perdoz  1  65    _ 

Steel,  dis.  80  and  5  to  80  and  754  p.c. 
Try  and  bevel,  dis.  50  to  52$  percent 

Staples. 
Fence,  galvanized,  per  lb  3$ 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 

Stove   Polish,  (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz   1  75 

No  1,  Stove  Paste,  per  gross 9  00 

•'2       "  ' 4  80 

Stone. 

Washita,  perlb 0  25 

Hindostan,  per  lb 0  06 

"  Slips,  per  lb 

Labrador,    perlb 

•'         Axe,   "        

Turkey'  '       

Arkansas  "      

Water-of-Ayr    "      

Scythe,  per  gross 3  50 

Grind,  perton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut, Carpet  Blued, gimp,  55  per  cent 
tinned,  dis.  57$  per  cent. 


Vises. 

Hand, perdoz 4  00    6  00 

Bench,  parallel,  each  2  00  4  50$ 

Coach,  each 6  00  7  00 

Peter  Wrigb+.W,  per  lb 0  12  0  13 

Pipe,  each  5  50  9  00 

Saw,  perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz 4  00  8  50 

21  00  ."  ""    Washers  "  Iron,"  40  percent.,  4  mos. 


50 

07 

9 

0  13 

0  15 

0  50 

1  50 
0  10 
5  00 


or  3  per  cent. 

Well  Wheels. 
Amer., perdoz,  8,10  &  12in.    3  38    6  00 

Wire. 

Brass  Wire,  16  to  25  wire  gauge,  21  to 
26c.  lb. 

Copper  Wire,  5  to  10  p.  c.  off  Amor.list 

Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
[In  lots  of  1.000  lbs.,  annealed  and 

galvanized,  freight  will  be  prepaid.] 

Bright,  Coppered  steel   and   spring  20 
per  cent  f.o.b.  Montreal 

Broom  Wire  5|  to  6$c.  per  lb. 

Clothes  Line  Wire,  19  gauge,  per  doz 
ooils   395 


Wire  Fencing. 

Galv.  2  barb, 2$  &  5  in.  apart 
"4      "    4  &  6  "      " 
"    Plain  twist,  all  deld 
"    Steel  thorn  and  rib- 
bon  

"Lock  Barb,"  4  point  

Ditto  Glidden  2  point 

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points 


}3$ 
3$ 


3| 

3'4 


Triumph  and  Morris, dis37$,  40  per  Swedes' iron,  blued  or  tinned,  dis.  50 


cent 

Kempshell's  dis.    40,   62$  per  cent 
Canadian,  dis.  45,50  p.  c. 
Sash  Weights. 
Sectional,  per  lb j| 

Saws. 

0  18    Hand,  Disston's,  dis  10  p.c. 

0  22    S.  &  D,  dis.  35  percent,  to  40  per  cent    Trunk  Tacks,"dis.   57$  per  cent 
Cross  Cut,  Disston's,  per  ft.  35  to  55.    Channel  nails  5c.  lb.  off  list 
S  4  D  dis.   35  pc.  on  Nos  2  and  3.  Trunk  Tacks,  tinned,  6*K  pc 


15 


per  cent. 
Upholsterers" dis.  50  percent. 
Copper  Nails, dis.  60  per  cent. 

"      Tacks,  45  per  cent. 
Clout  Nails,  dis.  60  p.  c  to  65  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  65  per  cent. 


4J        5 
..      0  C4$ 
..     0  04$ 

..     0  04$ 

Steel  staples  0  03$ 

Terms,  60  days  or  2  per  cent,  in  30 
days. 

Wire  Cloth. 
Ordinary,  discount  2b  p.c. 
Painted  Screen,  p.100  sq  ft    1  85    1  90 

Wrenches. 
Acme,  35  to  37$  per  cent. 
Agricultural,  70  and  5  to  70  and  10  p  c 
Standard, dis.  60,  60 & lOp.c. 
Coe'sGen'ne.dis.  32$  to  35  p.c  dis. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    ..    2  00   S  oc 

S.,  perdoz 5  80    7    0 

G.  &K.'sPipe    "      ■ 6  00 

Burrell's    "     each 3  40 

Pocket,  perdoz 125    2  00 


Simpson,  Hall,  Miller  &  Co., 

TRADE  MARK  FOR 

^g&        1 6  and  1 8  DeBresoles  St.,  Montreal. 


Manufacturers  of   the 


REGISTERED 
TRADE  MARK  FOR 

KNIVES,  FORKS,  SPOONS 


HOLLO*    WAnfc 


Finest  Quality  Electro-Plated  Ware. 

And    Sole    Manufacturers    of    the    Celebrated 

WM.   ROGERS'  Knives,  Forks,  Spoons,  Etc.    a. j. whimbey.  Man.*.,. 


THE 


Best  Dpsetter 

A  Poor  Upsetter  meaDs  to  the  black- 
smith who  buys  qf&E-Mjfo  it  money  thrown 
away.  In  the  ^v^^s^r long  run  it  don't 
pay  a  merchant ^n^^  to  handle  goods 
that  are  not  sat-  ^G/^j^P  isfactory  to  his 
customers.  Jardine's  Patent  Tire  Upsetter 
is  reliable  and  durable,  and  moderate  in 
price. 


A.  B.  JARDINE  &  GO. 

Manufacturers  Blacksmiths'  Tools 
HESPELER,  ONT. 


B  Hardware  Merchants  ^ 

H  Clauss  Shears  and  Scissors  ^ 

E:  Fine  G-oods,  Big  Profits  3 

£=  Olauss  Shear  Co.,  Toronto.  ^ 


llmmmmmmmmmmmmmmmmmmmmmmmmmm!^ 


HARDWARE 


|     MANILLA 

BROWN  WRAPPING 
HARDWARE  MANILLA 

|     LEATHER  MANILLA 
ETC.,   ETC. 


Toronto  Branch 
Montreal  Branch 


PAPER 


Any  size ;    any  weight ; 
on  the  most  favorable 
terms.     Write  for 
samples  and  quotations 


29  Front  St.  West 
318  St.  James  St. 


The 


E.  B.  Eddy  Co. 


Hull, 
Canada 


i, i 


■ 


^4U4UU4mU4U4U44UiUUUUa4iUiU4U4UiUU4U4UiU4U44U4UU44U^ 


In 


Portland  Cements  Calcined  Plaster 

Sewer  Pipes  Fire  Bricks  and  Clay 

Chimney  Linings  and  Tops      Enamelled  Porcelain  Sinks 

Mortar  Stains,  and  General  Builders'  and  Contractors'  Supplies 

W.  McNALLY  &  CO. 


Carry  the  Largest  Stocks  and 
Quote  Lowest  Prices.   .   .    . 


MONTREAL 


I 


'S.  . 

CANADIAN    CARTRIDGE 


Loaded  with  Best  Powder  and  Patent  Shot. 

Elevs    Gun    Wadding 


o 

BLACK  EDCET 


THICK  FELT 


PINK  EDGE 


OVERSHOT  CREASE-PROOF 

Manufacturers  of  EB  and  other  Percussion  Caps. 

To  be  had  of  All  Dealers.  Wholesale  Only. 

ELEY  BROS.,  LTD. 

254  Gray's  Inn  Road,  LONDON,  ENG, 


FINEST    QUALITY 

RUBBER  BELTING 


"  MONARCH " 

"RED  STRIP" 

"LION"  brands 

PARTICULAR  ATTENTION  GIVEN  TO 
ORDERS  FOR  LARGE  SAW  MILL  BELTS, 
ENDLESS  OR  STRAIGHT     .... 

The  Gutta  Pergha  &  Rubber  Mfg.  Go. 

OF  TORONTO,  LTD. 

61-63  FRONT  STREET  W.,  Toronto. 


THE     BEST 

Lawn    Mower 

IN  THE  MARKET. 


Th< 


^> 


^0 


,oS> 


a> 


<t 


Improved  for  1894. 

10K  in.  Wheel. 

12,  14,  16,  18  and  20  in. 


Patented  in  England  May  15th,  1893 
"         "  Canada      "      29th,    " 
"         "  United  States  Dec.  12th,  1893 


For  Sale  by  all  Wholesalers. 


Manufactured  by  ...     . 

A.   R.  WOODYATT  &  CO. 

GUELPH,  CANADA. 
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ft\AGNOLIA  METAL 


IN    USE    BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST   ANTI-FRICTION    METAL   FOB 

High-Speed  Engine,    Dynamo,    Rolling-Mill,   Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA  METAL  CO., 


London  Office :  75  Queen  Victoria  St. 
Chicago  Office  :        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortland  Street.  NEW  YORK. 


*  NOT  I 

AN  t 

LIDLE  I 

BOAST  I 


Sold  at  a  lower 
figure  than  some 
other  Window  Blind 
Greens  of  an 
inferior  quality 


When  we  claim  that. 

Blundell,  Spence  &  Co.'s 

Ivy  Green 

For  WINDOW  BLINDS,  Etc. 

Is  25%  stronger  than  any  other  similar  article,  it 
is  not  an  empty  boast  but  is  a  fact  arrived  at  by 
actual  tests.  Sample  cards  showing  shades  sent  to 
any  address  on  application.     8ole  Manufacturer, 

BLUNDELL,  SPENGE  &  GO.  i» 

Largest  Paint  Manufacturers         u    .11 1   1 •  r-> 

in  the  world.  .      .  Hull  and  London,  Eng. 


Sole  Agents  for  Canada 


Walter  H.  Cottingham  &  Co. 


Fine  Paints  and  Varnishes. 


MONTREAL 


ATTENTION 


HOSE 

NOZZLES 

SPRINKLERS 


Write  us 
for  Prices. 


We  are  in  a  position  to 
supply  at  very  close  figures 


JVtoTxtePs 


ROLLERS 

SHEARS 

SYRINGES 


RICE  LEWIS  &  SON 


LIMITED 

Hardware  Merchants 


TORONTO. 


Vacuum  Valves  Leak 


"Resisto" 
Boilers  do  not 


REQUIRE  THEM. 


WE  GUARANTEE 


200  lbs.  Hydraulic 
pressure,  and  against 
collapse. 


CHEAPEST  COPPER  BOILER  ON  THE  MARKET 


the  booth  copper  co. 

Toronto,  Ont. 


COPPERSMITHS 


OIL  STOVES 

Improved  Patterns  for  1894, 


DAISY" 

Tin 
Bottom 


One,  Two  and  Three  Burner,  Ovens  and  Extension  Tops, 
Finish  First-class,  No  Smoke,  No  Smell. 


Kemp  Manufacturing  Co., 


TORONTO. 


. .  HARDWARE . . 
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THE  proposal  of  the  Ontario  Govern- 
ment 'o  expend  annually  for  a  period 
of  five  years  the  sum  of  $25,000  in 
bonuses  "  upon  all  iron  ores  which  shall  be 
raised,  or  mined  and  smelted  in  the  prov- 
ince "  during  the  next  five  years  from  July 
1st,  1894,  has  created  increased  interest  in 
an  important  industry.  The  richness  and 
vastness  of  Ontario's  iron  deposits  has 
long  been  recognized.  The  greatest  pro- 
ducing ranges  in  the  United  States  run 
into  this  province,  while  the  Commission 
appointed  a  few  years  ago  to  investigate 
our  iron  resources  were  so  satisfied  with 
what  they  saw  that  they  urged  that  every 
reason  .ble  means  should  be  taken  to 
develop  the  iron  industries  in  Ontario.  It 
was  furthermore  pointed  out  that  no  district 
in  North  America  was  more  adapted  for 
charcoal  iron  smelting  than  Eas  ern  Ontario, 
while  the  N.Y.  Mining  Journal  some  ye  irs 
ago,  in  the  course  of  an  article  dealing  with 
the  Sudbury  district,  remarked  "  that  the 
Canadian  mines  alone  could  supply  the 
demand  of  the  whole  world,  even  if  the  other 
sources  did  not  produce  anything." 
*  *  * 

That  Ontario  has  the  ore  both  in  quantity 
and  quality  was  demonstrated  long  ago,  but 
the  great  difficulty  has  been  in  regard  to  its 
development.  As  is  well  known  the  Domin- 
ion Government  gives  a  bonus  of  $2  per  ton 
for  all  pig  iron  made  in  the  country,  besides 
imposing  an  import  duty  of  $4  per  ton 
upon     all    of    foreign     make     that     enters 


the  country.  But  even  these  considerations 
have  been  deem  d  insufficient  for  the  devel- 
opment of  the  iron  industry  in  the  province 
of  Ontario;  and  deputation  after  deputation 
of  those  interested  in  the  mining  and  smelt- 
ing of  Ontario  iron  have  waited  1  pon  the 
Provincial  Government  urging  assistance  in 
the  way  of  bonuses,  etc.  Now  it  appears  that 
their  representations  are  to  bear  fruit.  The 
plea  of  these  people  has  been  that  the 
amount  of  capital  entailed,  together  with 
the  uncertainty  of  the  profitableness  of  the 
investment,  demanded  that  the  Government 
should  help  give  them  a  start.  At  present 
no  pig  iron  is  manufactured  in  Ontario. 
There  are  however  five  companies,  running 
seven  furnaces  making  pig  iron  in  the  coun- 
try, bu'  they  are  all  in  the  east,  one  being  in 
Q  rebec  and  four  in  Nova  Scotia.  The 
capacity  of  these  furnaces  is  93,000  tons 
net  yearly,  the  coke  being  75,000  tons  and 
charcoal  18,000  tons.  Last  year  bounty  was 
paid  upon  48,000  tons,  while  this  year  the 
production  up  to  March  was  42,000  tons. 
It  is  therefore  most  likely  that  more  pig 
iron  will  be  made  this  year  than  ever  before. 
The  requirements  of  the  country  are  esti- 
mated at  600,000  tons,  so  there  is  yet  ample 
room  in  the  home  market  for  an  increase  in 
the  output  of  Canadian  pig  iron,  to  share  in 
which  Oniario  is  so  solicitous. 


Certain  rules  has  Nature  laid  down 
for  the  government  of  a'l  things  ma- 
teiial.  Trade  and  commerce  are  not 
exempt  from  their  operation.  This  fact  is 
sometimes  overlooked.  If  it  is  not  over- 
looked, efforts  are  at  least  made  to  suspend 
or  nu  lify  the  operation  of  natural  laws  in 
their  application  to  trade  and  commerce. 
There  are  many  evidences  of  this.  The  atti- 
tude assumed  by  the  Patrons  of  Industry 
towards  the  legitimate  mercantile  interests 
of  the  country  is  one  of  them.  The  Patrons 
were  persuaded  that  they  could  supervise 
the  retail  stores  of  the  country,  together 
with   a   manufacturing    industry    here    and 


there,  in  addition  to  working  their  farms 
and  raising  families.  In  pursuance  of  th;s 
policy  they  started  stores  in  this  and  that 
place,  and  where  they  did  not  stait  stores 
they  got,  or  tried  to  get,  merchants  under 
their  thumbs,  pressing  them  into  doing  busi- 
ness on   the  plans  or  on    the  percentage  of 

profits  stipulated  by  them. 

*  *  # 

fust  as  sure  as  water  will  find  its  own 
level  will  business  turn  into  its  legitimate 
avenues  Arguing  from  this  premise  The 
GROCER  has  again  and  again  asserted  that, 
although  much  evil  might  be  wrought  in  the 
meantime,  the  policy  of  the  Patrons  toward 
the  regular  merchants  of  the  country  must 
eventually  collapse.  And  these  prognosti- 
cations are  being  verified.  In  as  far  as 
where  and  how  he  shall  buy,  the  Patron  is 
becoming  less  and  less  influenced  by  his 
lodge.  In  other  words,  he  is  gradually  re- 
turning to  the  regular  merchant  for  his  sup- 
plies. This  fact  is  patent  even  in  the  centres 
of  Patron  influence. 

*  *  * 

Since  the  Patrons  began  to  meddle  with 
the  business  of  storekeepers  much  harm  has 
undoubtedly  been  done.  In  many  instances 
merchants  who  did  not  as  well  as  merchants 
who  did  comply  with  the  conditions  that  the 
Patrons  of  Industry  had  set  up  were  driven 
into  bankruptcy  and  out  of  business.  And 
many  more  thought  that  a  like  fate  awaited 
them.  In  fact  the  advent  of  Patrons  and 
Paron  stores  created  almost  as  much  alarm 
in  the  breasts  of  some  as  would  have  the  ap- 
pearance of  an  invading  army.  Some  went 
so  far  as  to  urge  that  the  Government  should 
interfere  to  prevent  the  spoliation  of  their 
business  But  what  the  Government  could 
not  do  is  being  accomplished  by  the  co- 
operation of  a  series  of  natural  events.  It 
is  only  to  be  regretted  that  so  many  mer- 
chants have  been  sacrificed  to  a  whim  of  an 
aggregation  of  ill-advised  men.  But  ''  there's 
a  better  day  coming  on,"  let  us  hope,  when 
storekeepers  will  not  be  deterred  by  Patrons 
or  any  other  out-ide  influence  from  making 
a  reasonable  profit  o  it  of  what  they  buy  and 
sell. 
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THREE  MORE  DISSOLUTIONS. 

FATAL  is  the  disease  that  appears  to  be 
affecting  organizations  among  manu- 
facturers allied  to  the  hardware  trade. 
Within  the  last  few  weeks  we  have  had 
occasion  to  chronicle  the  dissolution  of  the 
Cut  Nail  Association,  the  Bar  Iron  Associa- 
tion, the  Clo'.hes  Wringer  Association,  the 
White  Lead  Association,  the  Paint  Grind- 
ers' Asso:iation,  and  now  three  more  asso- 
ciations have  bitten  the  dust. 

They  are  the  Ontario  Linseed  Oil  Asso- 
ciation, the  Ontario  Turpentine  Association 
and  the  Mirror  Plate  Association. 

The  two  first  named  associations,  which 
are  practically  one  organization,  the  same 
firms  making  up  the  membership  in  each, 
were  started  some  two  years  ago.  Their 
primary  object  was  to  regulate  prices.  The 
margin  of  profit  which  it.  was  aimed  to  se- 
cure was  from  10  to  12  per  cent.,  which,  it 
is  claimed  by  the  members  was  not  exceed- 
ed except  where  a  member  here  and  there 
had  done  a  little  speculating. 

Most  members  look  upon  the  associations 
as  having  been  beneficial  both  to  themselves 
and  to  their  customers,  on  account  of  the 
steadiness  which  they  imparted  to  trade. 

The  decision  to  dissolve  the  linseed  oil  and 
turpentine  associations  was  arrived  at  on 
Friday  last. 

The  causes  which  led  to  the  dissolution 
are  manifold  :  The  collapse  of  the  eas  ern 
association  undoubtedly  had  its  influence  ; 
but  the  chief  reason  may  be  ascribed  to  foes 
without  and  discord  within  the  associations. 
As  a  result  of  the  dissolution,  turpentine 
is  down  about  5c.  per  gallon  in  pri  e,  and 
linseed  oil  ic.  per  gallon. 

The  members  of  the  late  organizations 
are  trying  to  maintain  the  old  terms  of  30 
days  net,  but  the  fact  that  some  at  least  of 
the  Montreal  houses  are  sending  out  circu- 
lars quoting  linseed  oil  and  turpentine  on 
4  months'  basis  does  not  assist  them  in  the 
premises. 

The  paint  and  oil  trade  is  now  practically 
without  an  association.  True,  there  is  still 
in  existence  the  White  Lead  Association  of 
Canada,  the  Ontario  Lead  and  Harb  Wire 
Co.,  the  Toronto  Lead  and  Color  Co.,  San- 
derson Pearcy  &  Company,  composing 
its  western  section  ;  and  the  Montreal 
Rolling  Mills  Company,  McArthur,  Cor- 
neille  &  Co.  and  Canada  Paint  Co.,  A 
Ramsay  &  Son,  Bayliss  Manufacturing 
Company  composing  its  eastern  section.   Lut 


this  association  merely  exists  for  the  purpose 
of  ensuring  the  quali'.y  of  white  lead,  it  hav- 
ing some  years  ago  eliminated  the  clause  in 
regard  to  the  regulation  of  prices,  which 
was  subsequently  taken  up  by  the  now  de- 
funct White  Lead  Association.  As  far  at 
least  as  prices  are  concerned,  the  wholesale 
paint  and  oil  men  are  now  without  any  or 
ganization  regulating  them. 

The  Mirror  Plate  Association,  the  third 
organization  to  dissolve,  has  only  been  in 
existence  about  five  months,  and  was  com- 
posed of  these  three  firms :  The  Hobbs 
Hardware  Co.,  the  Cobban  Manufacturing 
Co.,  and  Toronto  Plate  Glass  Importing  Co. 

Shortly  before  the  association  was  formed 
one  of  the  parties  to  it  made  contracts 
throughout  the  country  at  prices  about  25 
pei  cent,  below  those  subsequently  fixed  by 
the  association.  These  contracts,  too, 
seemed  to  have  no  time  limit  set  upon 
them.  This  accordingly  shut  out  the  other 
members  from  competing  for  the  custom  of 
those  dealers  with  whom  contracts  had  been 
made.  With  this  discovery  one  of  the  firms 
interested  asked  to  be  allowed  to  quote 
those  dealers  with  whom  contracts  had  been 
made  the  same  prices  at  which  these  con- 
tracts had  been  made.  This  request  being 
refused,  the  fi  m  in  quesion  resigned  its 
membership  ;  and  at  a  meet'ng  held  last 
week  the  association  was  dissolved. 

And  thus  ended  the  death  of  another 
association. 


top  price   now  named  by   everyone  in   the 
trade  is  not  what  it  was  three  weeks  ago. 

But  in  addition  to  this  comes  the  collapse 
of  the  Paint  Grinders'  Association  to  further 
unsettle  matters,  and  now,  to  put  it  plainly, 
business  in  the  paint  and  oils  trade  is  in  a 
demoralized  state. 

There  is  no  reliable  range  of  values  to  go 
by,  the  competition  being  participated  in  by 
almost  everyone  in  the  trade,  and  it  has 
come  to  that  pitch  that  buyers  themselves 
hardly  know  what  to  do. 

It  is  not  only  in  leads  and  colors  that 
irregularity  exists,  but  the  contagion  has 
spread  to  other  lines. 

Both  linseed  oil  and  turpentine  have  been 
shaded  materially  recently  ;  and  in  seal  oil 
also  the  situation  is  equally  unsettled. 
Offers  of  new  stock  are  not  free,  but  we 
understand  that  it  has  been  offered  for  de- 
livery in  the  near  future  at  9  to  10c.  less  laid 
down  than  the  price  that  has  ruled  business 
on  stock  ex  store.  Naturally  this  has  had  its 
influence  with  such  buyers  as  are  aware  of 
the  fact. 

It  is  worthy  of  note  also  that  the  require- 
ments for  seal  oil  appear  to  be  less  every 
successive  season  in  many  ways,  other  and 
cheaper  substitutes  taking  its  place.  All  in 
all  the  general  situation  of  affairs  in  this 
branch  of  trade  is  interesting  in  more  ways 
than  one. 


A  DEMORALIZED  TRADE. 

DEALERS  in  paint?,  oils,  and  lines  of 
all  kinds  allied  to  these  are,  if  our 
Montreal  correspondent  is  assured 
aright,  having  a  lively  time  of  it  in  that  city 
just  at  present. 

Ever  since  the  White  Lead  Association 
gave  up  the  ghost  two  or  three  weeks  ago, 
matters  have  been  in  a  very  unsettled  state. 

The  first  inkling  of  trouble  was  when,  as 
noted  already  by  this  paper,  a  leading  Mon- 
treal manufacturer  sent  out  circulars  broad- 
cast through  the  country  offering  white  lead 
at  a  cut  of  50c. 

Of  course  it  was  asserted  as  against  this 
offer  that  there  were  goods  and  goods,  and 
that  the  cut  rates  did  not  represent  the  best 
brands  of  pure  white  lead. 

No  doubt  this  was  correct,  but  the  fact  of 
the  offer  being  made  was  sufficient  to  influ- 
ence buyers  ;  and  whatever  may  be  asserted 
to  the   contrary   the  tact  remains  that  the 


EVIL  OF  LONG  CREDITS. 

THE  keen  competition,  and  large 
amount  of  cutting  prices  that  was 
indulged  in  by  the  trade  during  the 
past  year,  will  no  doubt  tend  to  bring  about 
much  needed  reforms  in  business. 

The  credit  system  has  been  carried  on  in 
the  larger  cities  to  a  pernicious  extent  by 
small  stores  in  their  attempt  to  compete 
with  the  large  department  stores  who  carrv 
on  a  purely  cash  trade  and  are  enabled  to 
sell  at  a  smaller  margin. 

It  is  a  continual  complaint  from  the  legi- 
timate trade  that  customers  will  invariably 
go  to  the  large  down  town  stores  when  they 
are  well  supplied  with  cash,  and  deal  with 
the  neighboring  hardware  store  when  they 
want  credit.  Dealers  have  been  known  to 
give  in  many  cases  credit  for  twelve  months 
and  over  on  larger  orders,  while  the  losses 
sustained  on  small  bills  for  repairs,  etc., 
the  payment  of  which,  have  been  indefinitely 
postponed  irom  day  to  day,  are  a  continual 
drawback  to  business. 

The  merchant  loses  the  interest  on  his 
money  in  the  first  instance,  and  through  fear 
of  offending  a  customer  he  fails  to  collect 
the  small  ones,  and  allows  them  to  lie  until 
forgotten  or  become  outlawed. 

Obviously  it  would  be  better  to  be  without 
that  kind  of  trade;  and  if  customers  wanted 
long  credit  they  might  deal  elsewhere,  for  it 
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is  certain  that  if  all  the  trade  were  done  on 
this  basis,  the  accumulation  of  bad  debts, 
say,  in  five  or  ten  years,  would  be  enough  to 
bring  absolute  ruin  to  any  but  traders  of  very 
large  capital. 

Smaller  profits  and  quick  returns  are  bet- 
ter than  selling  at  big  prices  and  on  long 
terms  of  credit. 

That  the  universal  adoption  of  trade  on  a 
strictly  cash  basis  would  be  of  great  benefit 
to  the  dealer  is  not  to  be  denied,  but  it  has 
been  found  exceedingly  hard  to  adopt. 
However,  the  next  best  step  that  can  be 
taken  is  the  discontinuance  of  giving  long 
credit. 

Here  is  a  sample  of  a  circular  issued  to 
his  customers  by  a  wise  and  reforming  hard- 
wareman,  early  this  year,  and  which  may 
prove  interesting  to  some  of  Hardware's 
readers  : 

To  my  Friends  and  Patrons  :  With 
the  close  of  the  present  year  the  lesson 
taught  by  costly  experience  would  warrant  a 
glance  into  the  future.  The  country  has  wit- 
nessed the  most  disastrous  business  depres- 
sion that  has  ever  befallen  a  nation.  Fail- 
ures followed  by  failures  and  ruin  have  par- 
alyzed the  channels  of  trade,  caused  by  a 
culmination  of  circumstances  too  varied  to 
discuss  except  as  pertains  to  this  immediate 
section.  The  paramount  cause  is  the  old 
system  of  long  credit,  with  which  any  busi- 
ness will  sooner  or  later  be  brought  to  dis- 
aster. All  must  succumb  to  the  inevitable 
fate.  The  remedy,  then,  must  be  applied 
before  the  disease  has  eaten  too  far  into  the 
vital  parts.  In  the  coming  year  I  shall  be 
prepared  to  serve  my  customers,  but  upon  a 
different  and  more  solid  basis.  I  have  laid 
in  a  very  large  supply  of  seasonable  goods, 
bought  at  low  prices,  which  I  will  be  pleased 
to  sell  at  a  corresponding  price,  but  at  terms 
strictly  at  60  days,  or  2  per  cent,  discount  for 
cash  at  io  days.  No  deviation  whatever  will 
be  made  from  this,  and  I  will  make  it  to  your 
interest  to  purchase  from  me  at  these  terms 
and  prices.  A  business  cannot  succeed  sel- 
ling in  January  payable  the  following  year. 
Trusting  you  will  appreciate  this  effort  of 
mine  to  reform  our  present  incorrect  system 
of  transacting  business,  which  reform  must 
in  the  end  result  beneficially  ;  thanking  you 
for  your  past  favors  and  soliciting  a  contin- 
uance thereof  upon  the  new  system  only,  I 
am,  etc. 

REGARDING   WINDOW    DISPLAYS. 

AT  this  season  of  the  year  spring 
cleaning  and  gardening  are  well  to 
the  fore,  and  it  will  be  found  profit- 
able to  devote  your  window  space  almost 
exclusively  to  the  display  of  these  two  lines. 
With  respect  to  household  goods  needed 
through  the  house  cleaning  season,  it  is  re- 
gretable  that  in  the  past  the  hardware  mer- 
chant has  not  given  them  the  attention  they 
deserve,  though  scarcely  a  hardware  store 
can  be  found  where  these  goods  are  not  kept. 
They  are,  however,  generally  given  a  back 
seat,  and  seldom,  if  ever,  shown  to  advan- 
tage in  the  window.  Is  it  any  wonder,  then, 
that  the  giocer  and  fancy  goods  store  has 
taken  a  slice  out  of  this  department  ?  With 
the  object  of  getting  back  some  of  th's 
trade  which  in  the  past  has  been  lost  to  the 


hardware  merchant  through  inattention,  we 
would  suggest  that  a  special  show  of  goods 
suitable  for  house  cleaning,  etc.,  should  be 
made. 

The  Hardwareman  gives  the  following 
description  of  an  April  window  :  "  In 
the  centre  of  the  window  a  fantastic 
pyramid  is  formed  from  mixed  paints, 
stove  polish,  furniture  polish,  and  other 
similar  goods  likely  to  be  in  demand. 
This  centre-piece  should  not  be  high  enough 
to  exclude  from  view  other  articles  which 
may  find  place  further  back  in  the  window. 
Rising  from  the  back  of  this  centre-piece  is 
a  roll  of  house  flannel,  neatly  draped,  flanked 
on  one  side  with  chamois  skins,  and  on  the 
other  with  sponge  cloths.  Behind  these 
goods  are  two  rows  of  handled  brooms,  ar- 
ranged fan  shape;  these' are  fixed  by  screw 
hooks  to  strong  boards,  which  are  kept  in 
position  by  shelf  brackets  screwed  to  the 
floor.  These  boards  are  kept  sufficiently 
shallow  to  be  hid  by  the  house  flannel,  etc. 
In  front  of  the  brooms  and  at  each  side  of 
the  centre-piece  is  a  fan-shaped  show  of 
bannister  brushes  of  different  patterns,  and 
in  front  of  these,  tinned  paints  and  enamels, 
bottles  of  varnish  stain,  Berlin  and  Bruns- 
wick black,  etc.  In  the  corners  of  the  win- 
dow are  shown  mats  and  matting,  the  former 
being  tied  up  into  circular  form.  From  the 
front  rod  on  the  ceiling  hangs  an  assortment 
of  wood  and  metal  buckets,  behind  them 
mops,  and  at  the  back  wool  border  mats. 
The  side  of  this  window  at  the  doorway 
shows  sweeps',  saucepan,  scrub,  stove,  shoe, 
hair,  cloth,  and  dusting  brushes." 

In  a  window  devoted  to  display  of  garden 
tools,  spades,  shovels,  lawn  mowers,  turf 
edgers,  garden  sets,  trowels,  sprinklers, 
galvanized  wire  netting,  rakes,  garden  hose, 
hose  reels,  etc.,  should  be  displayed.  Speak- 
ing re  garden  tools  the  Hardwareman  says  : 
"  We  venture  to  remind  ironmongers  that 
few  amateur  gardeners  know  what  tools  they 
really  require,  and  often  enter  an  ironmong- 
er's shop  with  a  rather  hazy  mind  as  to  what 
they  are  going  to  buy.  If  such  customers 
could  be  taken  to  a  full  display  of  garden 
tools  in  which  the  entire  stock  was  sampled, 
they  could  quickly  make  their  selection,  and 
save  both  their  own  and  the  salesman's 
time, besides  having  the  agreeable  conscious- 
ness that  they  had  not  betrayed  their 
ignorance.  But  when  they  look  in  vain  for 
a  show  of  such  goods,  and  have  to  stumble 
through  an  expression  of  their  wants,  consci- 
ous of  imperfect  knowledge,  it  is  ten  to  one 
they  do  not  buy  as  amply  as  they  otherwise 
would,  and  the  next  time  they  have  to  make 
a  purchase  they  will  probably  go  a  good  deal 
further  to  be  saved  the  trouble  and  uncer- 
tainty of  the  first  experience.  It  would  bt  a 
very  good  plan  in  getting  up  a  display  rack 
of  garden  tools  to  attach  not  only  a  price 
ticket,  but  a  name  ticket  to  the  various  arti- 
cles. It  would  lighten  the  customer's  tribu- 
lations wonderfully." 


Remember  that 
Hardware's 
Prize  Competition 

CLOSES  TUESDAY  NEXT. 


The  Prizes  are  worth  competing  for.  The 
essay  adjudged  to  be  the  best  will  get  $20, 
second  $10,  th'rd  $5,  and  to  each  of  the  five 
essayists  ranking  in  otder  after  the  prize 
men  will  be  given  The  Hardware  Mer- 
chant for  one  year.  This  will  make  Eight 
Prizes  in  all. 

Give  vent  to  thy  thoughts  and  speed  to 
thy  pen.  You  do  not  know  what  you  can  do 
until  you  try.  The  winner  of  the  first  prize 
in  The  Dry  Goods  Review  competition 
never  wrote  an  essay  before,  but  he  had 
ideas  and  he  put  them  to  paper.  Go  thou 
and  do  likewise.  Competition  is  open  to  all 
actively  engaged  in  the  hardware  or  allied 
trades. 

The  rules  of  the  competition  shall  be  as 
follows  ; 

1.  All   the   competitors    must   be    devoting 

their  whole  time  to  some  branch  of 
the  hardware  trade. 

2.  No  essay   must  exceed  2,500  words   nor 

be  less  than  1,500.  Neatness  will  not 
be  regarded,  beyond  the  point  that  the 
essay  must  be  readable,  and  the  paper 
written  on  one  side  only.  The  sheets 
must  be  fastened  together  and  num- 
bered. 

3.  The  essay  must  be  original. 

4.  Each  essay  must  be  signed  by  a  nom  de 

plume,  and  both  the  proper  name  and 
the  nom  de  plume  of  the  writer  written 
on  a  slip  and  placed  in  a  sealed  en- 
velope, which  envelope  must  be  ad- 
dressed, Hardware  Merchant,  10 
Front  street  east,  Toronto,  and  across 
the  corner  have  the  words  "  nom  de 
plume.''  This  envelope  must  be  en- 
closed in  another,  so  that  no  post  mark 
will  appear  upon  the  former. 

5.  All  essays  must  be  sent  in  to  this  office 

not  later  than  MAY  FIRST,  and  awards 
will  be  announced  as  soon  after  as  pos- 
sible, and  the  prize  essays  will  then  be 
published  in  order. 

6.  As  the  competition  is  to  encourage  thought 

among  merchants  and  clerks,  profes- 
sional writers  will  be  excluded. 

7.  The  judging  will   be   done  by    disinter- 

ested merchants.  The  names  of  these 
merchants  will  be  announced  at  the 
same  time  as  the  award. 

8.  All  prize  essays  shall  be  the  exclusive  pro- 

perty of  The  Hardware   Merchant. 


HARDWARE. 


DUST  IN  THE  HARDWARE  STORE. 

SPRING  has  appeared,  and  the  dust  is 
commencing  to  rise.  The  watering 
cart  is  as  usual  conspicuous  by  its 
absence,  and  the  weary  merchant  wonders 
if  it  is  possible  to  keep  his  windows  and 
stock  clean. 

What  shall  I  do  to  keep  my  store  clean  ? 
is  a  question  that  has  often  puzzled  the 
hardware  dealer,  and  caused  him  much  un- 
easiness. 

That  it  is  hard  in  dry  and  dusty  weather 
to  keep  the  store,  especially  the  front,  clean, 
is  not  denied,  but  labor  expended  in  the  at- 
tempt to  do  so  is  never  wasted.  If  a  man 
you  are  acquainted  with  has  a  habit  of  not 
keeping  his  face  clean,  shun  him,  whatever 
be  his  other  virtues.  It  is  the  same  with 
the  store  front :  If  the  windows  are  dirty  and 
the  woodwork  dusty,  the  public  will  shun  it. 
Its  face  is  dirty  ;  and  though  the  windows 
may  be  filled  with  attractive  goods,  may  be 
large,  and  the  store  front  convenient,  if  the 
windows  are  dusty  and  streaky,  the  passer- 
by will  have  too  much  respect  for  the  pre- 
servation of  his  eyesight  to  be  at  the  pain 
and  trouble  of  trying  to  inspect  the  articles 
displayed  through  the  oppressive  gloom. 
Health  seems  to  have  departed  from  such 
stores  as  these,  and  when  the  customer 
does  enter,  it  is  probably  because  the  shop 
is  more  convenient  to  him,  or  saves  him  the 
trouble  of  a  longer  walk.  Many  of  the 
dirty  windows  that  are  seen  have  been 
washed,  perhaps,  that  very  morning,  but 
have  never  been  dried.  The  consequence 
is  that  the  first  cloud  of  dust  that  arises 
settles  upon  it,  leaving  unsightly  streaks. 

A  window  should  always  be  dried,  and  if 
a  hose  is  used,  it  is  a  good  idea  to  give  the 
street  in  front  of  the  store  a  good  sprinkling 
to  lay  the  dust,  before  starting  to  wash  the 
window. 

Clean  windows  and  a  clean  store  front  are 
great  attractions,  but  neatness  and  cleanli- 
ness in  the  interior  must  not  be  forgotten. 
The  interior  should  be  in  keeping  with  the 
exterior,  for  the  customer  who  is  most  at- 
tracted by  the  cleanliness  of  the  outside,  will 
be  most  disappointed  at  slovenliness  in  the 
interior. 

There  is  necessarily  a  certain  amount  of 
dirty  and  unsightly  things  in  a  hardware 
store,  and  there  should  be  places  where  these 
things  can  be  stored.  Neatness  and  clean- 
ness does  not  mean  so  much  the  absence  of 
dirt  and  dust  as  the  distribution  of  these  un- 
avoidable evils. 

During  the  dry  summer  months  the  great- 
est enemy  of  the  cleanly  storekeeper  and  his 
assistant  will  be  dust,  and  every  means 
should  be  used  for  the  purpose  of  laying  it. 
Goods  covered  with  dust  are  not  attractive, 
and  it  is  d  well  known  fact  that  whoever 
buys  goods  wants  them  to  be  new  and  to 
look  new. 

The  sprinkling  can  should  be  used  before 
sweeping  and  at  intervals  through  the  day, 


which  will  not  only  lay  the  dust,  but  will 
cool  and  freshen  the  atmosphere.  The 
sprinkling  can,  however,  in  the  hands  of  a 
careless  assistant  or  shop  boy,  will  often 
cause  the  rusting  and  corrosion  of  bright 
goods  which  come  within  his  reach,  and  will 
detract  from  the  selling  quality  of  the  goods. 
Even  such  people  as  will  leave  a  new  axe  in 
the  open  yard  during  a  rainy  night  will  not 
be  satisfied  to  buy  an  axe  with  a  rust  spot 
on  it. 

Much  importance  attaches  to  the  use  and 
abuse  of  a  sprinkling  pot.  It  is  a  very  easy 
matter  to  spray  a  few  drops  of  water  into  a 
nail  bin  now  and  then,  or  on  the  base  of 
counters  and  the  legs  of  stoves;  but  each 
drop  will  count,  and  will  detract  from  the 
general  appearance  of  the  store.  Even  in  so 
insignificant  a  matter  as  sprinkling,  it  is 
necessary  to  use  care  and  judgment.  Of 
sweeping  and  dusting  the  same  may  be  said. 
To  make  the  cleanness  of  the  store  as  near- 
ly perfect  as  possible,  it  is  necessary  that  on 
each  day,  after  the  general  cleaning  and 
during  leisure  moments,  a  small  portion  of 
the  stock  be  cleaned  thoroughly.  To  do 
this,  goods  must  be  moved  from  their  places 
and  replaced  after  thorough  cleaning. 

There  is  a  tendency  amongst  assistants, 
in  their  zeal  to  keep  the  counter  and  lower 
shelves  clean  and  tidy,  to  neglect  the  upper 
shelves  and  goods  that  are  hung  high  up. 
The  consequence  is  a  shower  of  dust  on  the 
goods  below  or  upon  the  customer,  when 
there  is  a  call  for  any  of  the  goods  so  kept. 

When  show  windows  are  lined  with  cloth 
the  goods  should  be  occasionally  removed 
and  the  cloth  well  brushed  before  they  are 
returned.  When  an  article  is  taken  from  a 
window  for  sale,  the  space  left  thereby 
should  be  filled  with  some  other  article,  for 
nothing  is  so  unattractive  as  a  window  with 
empty  spaces  in  it.  It  is  better  to  have  no 
show  window  than  one  that  is  incomplete 
and  not  absolutely  neat  and  clean  at  all 
times. 


SCIENCE  IN  STEEL  MANUFACTURE 

AMONG  the  interesting  contributions 
to  the  metallurgy  of  steel  the  follow- 
ing extract  from  a  letter  of  a  pro- 
ducer of  patented  steel  takes  high  rank, 
says  Iron  Age.  It  is  a  good  example  of  6n 
de  siecle  science  : 

Wherein  Blank  steel  differs  from  Besse- 
mer and  open  hearth  steels  is  in  its  metal- 
lurgical cohesion  and  physical  properties  : 
i.  Blank  steel  is  a  "true  steel"  that  will 
harden  and  temper  with  a  strong,  tough, 
smooth  cutting  edge,  as  it  is  entirely  sep- 
arated from  all  the  mineralized  refractory 
oxides,  deleterious  substances,  and  gases 
contained  in  stock,  in  the  process  of  manu- 
facture, by  the  use  of  an  insomorphous  cata- 
lytical  flux  that  eliminates  all  the  scora- 
cinder  and  sets  free  the  deleterious  gases 
from  the  metal  in  the  (steel)  ladle  before 
casting  into  ingots,  thereby  assuring  uniform 
aggregation  throughout  the  whole  ingot. 

Blank  steel  contains  aluminum  and 
chrome,  and  many  other  rare  metals  for 
special  varieties  of  steel,  which  render  it 
physically  much  stronger,  more  ductile, 
flexible,  tenacious,  anti  corrosive  and  reli- 
able than  Bessemer  or  open  hearth  carburets 
of  iron — that  is,  it  is  up  to  a  fine  cast  steel 
property  basis. 

Whereas,  it  is  wed  known  that  all  Bes- 
semer metal,  high  or  low  carbons,  contains 
two  or  more  grades  of  metal  in  every  ingot, 
ranging  from  granulate,  porous,  seamy  to 
segregate,  occupying  distinct  zones  in  the 
ingot  by  reason  of  the  extraneous  mineral- 
ized scora  cinder  contained  therein. 

There  is  contained  in  much  of  Bessemer 
steel  from  %  to  1%  per  cent,  of  cinder  that, 
in  steel  rails,  makes  itself  manifest  on  the 
worn  surface  by  way  of  brown  specks  from 
the  size  of  a  mustard  seed  to  a  grain  of 
wheat,  by  reason  of  the  sulphurous  fumes 
from  the  smoke  stack  of  the  engine  coming 
in  contact  with  this  extraneous  oxide  matter 


THE  BOSTON   BULLDOG. 

THE  accompanying  cut  shows  the 
"  Boston  Bulldog  "  revolver,  of  which 
M.  &  L.  Samuel,  Benjamin  &  Co. 
are  selling  a  good  many.  It  is  22  calibre, 
is  self-cocking,  sells  at  a  price  which  induces 
a  demand,  and  occupies  but  little  room  in 
the  pocket. 


contained  in  the  metal.  Hence  the  four 
rails  from  the  same  ingot  may  show,  after  a 
short  period  of  use,  from  smooth  bright  to 
dull  grey,  with  iron  black  pitted  surface;  and 
the  rail  from  the  top  end  of  the  ingot  is  usu- 
ally the  first  to  break  down,  by  reason  of 
heterogenity,  porosity,  side  flaws  or  segre- 
gated ends. 
There  is  more,  bat  so  much  will  do. 


HARDWARE. 


TALKS  WITH  RETAILERS. 


I 


t  i  TT  is  rather  early  yet  for  many  of  the 
spring  lines,  but  they  are  all  begin- 
ning to  show  some  life,''  said  Mr. 
Thomson,  of  Gibson  &  Thomson,  Yonge 
Street.  "  I  do  not  think  that  people  are 
buying  so  readily  this  spring  as  they  have 
done  other  years.  They  are  buying  as 
much,  but  are  putting  off  until  they  actually 
need  the  good?.  The  consequence  is,  more 
inquiries  than  sales  at  this  early  season." 

"Yes,  that  is  so,  and  I  know  an  instance 
of  this  kind  that  happened  yesterday,"  said 
a  traveller  who  was  in  the  store  at  the  time. 
"A  woman  went  into  a  store  yesterday  on 
Yonge  Street.  She  had  come  down  with  the 
ready  money  to  buy  an  oil-gas  stove,  but 
finding  it  a  little  chilly  on  the  way  down,  on 
reaching  the  store  she  told  the  merchant 
that  though  it  was  her  intention  of  buying 
the  stove  she  thought  she  would  put  it  off 
till  next  week  and  make  use  of  the  money 
for  something  else  this  week." 


"  Trade  has  improved  a  great  deal,  and 
we  are  kept  busy  at  jobbing  work,"  said  Geo. 
Pearsall,  Yonge  street.  "We  have  got  all 
we  can  do  repairing  lawn  mowers  and  doing 
repairing  in  other  lines  besides.  You  see 
that  lot  of  mowers  ?  Well,  that  is  nothing  to 
what  we  sometimes  have  in  at  one  time  to 
repair.  We  do  more  of  this  class  of  work 
than  anybody  in  this  neighborhood." 


"  Trade  is  fairly  good,  and  the  demand 
for  spring  goods  is  much  improved,"  said  J. 
S.  Robertson,  Yonge  street.  "  Lamp  stoves 
are  commencing  to  move,  and  a  good  trade 
is  doing  in  paints  and  oils.  A  good  deal  of 
jobbing  is  doing,  and  people  are  taking 
down  their  stoves  preparatory  to  house- 
cleaning.  There  is,  however,  plenty  of 
house  cleaning  going  on  now,  which  we  can 
tell  by  the  brisk  demand  for  tacks  and  other 
small  household  articles.  Spring  cleaning 
commences  earlier  these  days,  many  of  the 
houses  being  heated  with  furnaces.  There  is 
no  need  for  these  people  to  wait  for  the 
warm  weather,  as  they  have  no  stove  in 
their  road.  I  am  building  three  houses,  Nos. 
33,  35  and  37  Cumberland  street,  and  I  am 
kept  busy  looking  after  them,  but  I  will  soon 
have  them  completed.  Another  line  that  is 
starting  to  go  is  green  wire  window  netting. 
We  have  not  received  any  flies  yet,  but  they 
are  daily  expected." 


"  We  are  very  busy  with  country  orders, 
but  trade  is  not  so  good  in  the  city,"  said 
Mr.  Fletcher,  of  the  Fletcher  Mfg.  Co., 
Yonge  street.  "The  spring  trade  has  not 
altogether  opened  up,  though  so  far  we  have 
done  a  very  good  business.  Tariff  changes 
will  not  affect  us  materially,  but  while  I  am 
not  exactly  a  free  trader,  I  think  that  the 
present  duties  are  yet  too  high,   and  am  of 


the  opinion  that  Canadians  are  capable  of 
competing  with  Americans  on  an  equal 
basis.  There  are  as  smart  men  in  Canada 
as  any  Yankee  ever  was.  We  are  doing  a 
good  business  in  soda  fountains,  and  other 
spring  lines  are  picking  up." 


"  There  is  some  demand  for  gas  stoves, 
but  it  is  not  warm  enough  yet  for  trade  in 
this  line  to  be  at  all  brisk,"  said  Geo.  Boxall, 
Yonge  street.  "  What  we  want  is  two  or 
three  days'  good  rain  to  get  the  cold  out  of 
the  atmosphere.  There  are  a  lot  of  people 
that  will  do  no  cleaning,  etc.,  until  they 
can  with  safety  dispense  with  fires,  and 
the  majority  of  them  never  find  out  how 
much  they  need  until  they  come  to  turn 
over  the  old  ones.  Now,  in  spite  of  the 
alleged  hard  times  we  have  not  had  much  to 
complain  about,  when  making  our  collec- 
tions this  spring,  and  collections  are  better 
now  than  they  were  a  few  weeks  back.  There 
are  a  lot  of  people  in  Toronto  who  are  pro- 
perty poor  ;they  have  plenty  of  property,  but 
no  ready  cash.  I  do  not  think,  however, 
that  trade  is  altogether  as  good  as  it  ought 
to  be."  Just  then  the  telephone  rang  and 
Mr.  Boxall  answered  it.  The  man  at  the 
other  end  of  the  line  wanted  to  know  if  that 
was  Sharp.  The  answer  that  he  got  was 
this,  "  Yes,  I'm  Sharp,  but  my  name  is  Box- 
all."     Our  reporter  beat  a  hasty  retreat. 

"  Poultry  netting  is  commencing  to  move," 
said  W.  L.  Murray,  Yonge  street.  "The 
paint,  oil  and  turpentine  trade  has  also  been 
very  good  lately,  and  business  in  other  lines 
fairly  good.  We  have  not  noticed  any  par- 
ticular improvement  this  week,  but  the  last 
two  or  three  weeks  have  shown  a  great  im- 
provement over  what  we  were  having  pre- 
vious to  that  time." 


"  Paints  and  oils  are  going  out  nicely," 
remarked  E.  Clapp,  of  Clapp  &  Moses, 
Yonge  street,  "but  other  lines  are  quiet  in 
the  store.  We  are  busy  in  the  shop,  for  there 
is  plenty  of  eavetroughing  and  general  job- 
bing being  done.  We  hope  to  move  into  our 
new  quarters  at  292  Yonge  street,  by  the  first 
of  the  month,  and  expect  to  have  one  of  the 
nicest  show  rooms  for  stoves  on  the  street. 
There  are  extensive  alterations  being  made 
in  the  front,  which  will  give  us  one  large  win- 
dow suitable  for  displaying  stoves,  which  is 
our  specialty." 


PARCEL   POST  TO   AUSTRALIA. 

IT  is  expected  that  the  direct  parcel  post 
service  between  Canada  and  the  Aus- 
tralian colonies  will  be  inaugurated  upon 
Dominion  Day.  The  rates  to  New  South 
Wales  will  be  30  cents  a  pound,  and  to  the 
other  colonies  slightly  higher.  The  New 
South  Wales  Government  will  undertake  the 
distribution  in  Australia  of  parcels  sent  from 


Canada,  and  for  this  reason  a  slight  increase 
on  the  New  South  Wales  rates  will  be 
charged.  It  is  hoped  that  by  July  1  also 
arrangements  will  have  been  made  with  the 
Hawaiian  Islands  and  Fiji  for  the  establish- 
ment of  a  similar  service.  The  benefit 
which  will  accrue  from  this  parcel  post  may 
be  judged  from  the  fact  that  recently  a  Can- 
adian firm  sent  a  parcel  to  Australia  weigh- 
ing a  little  over  three  pounds,  the  charges 
upon  which  amounted  to  $5.50. 


UNWISE   ECONOMIES. 

TIMES  have  been  hard,  no  doubt,  with 
those  engaged  in  the  iron  and  hard- 
ware trade  for  far  too  long.  There 
are,  however,  indications  that  they  are  im- 
proving. This  has  been  particularly  marked 
during  the  past  two  weeks.  It  is  generally 
believed  that  this  >s  the  beginning  of  a  par- 
tial, if  not  a  complete,  revival,  which,  though 
coming  slowly,  need  be  none  the  less  sure. 

Speaking  on  the  subject  of  wise  and  un- 
wise economies  as  practiced  by  merchants 
during  the  past  dull  season,  the  Ironmonger 
says :  Traders  have  been  economising 
during  this  depressed  period.  Have  they 
done  so  wisely  ?  Has  the  "  economy"  paid  ? 
There  are  wise  and  unwise  economies.  If 
you  have  a  lazy  servant  whom  you  have  kept 
through  good  feeling  when  times  were  good, 
he  is  the  first  who  should  feel  that  the  time 
for  economising  has  come,  and  that  dead- 
heads must  move  on.  A  shift  of  this  sort  is 
the  only  thing  that  will  make  some  persons 
move  with  anything  like  energy.  Men  who 
were  "  born  tired  "  are  out  of  place  in  the 
iron  trade,  and  to  part  company  with  an 
assistant  of  this  character  will  do  your 
business  good.  He  has  probably  an- 
noyed scores  of  customers  as  well  as 
bothered  you.  But  do  not  injure  your 
business  by  unwise  economies,  the  futility  of 
which  a  little  reflection  will  convince  you. 
Remember,  above  all,  that  to  keep  your 
trade  people  must  know  where  to  find  you 
and  what  you  sell.  Keep  up  sending  round 
your  circulars — making  them  as  bright  and 
original  as  you  can — and  keep  up  your 
advertising.  To  drop  either  would  be  sui- 
cidal. To  be  parsimonious  in  the  matter  of 
lights  will  make  a  dozen  customers  pass  by 
when  they  would  have  been  attracted  by  and 
entered  a  brilliantly  illuminated  shop.  First 
make  an  attractive  and  suitable  display  in 
the  shop  window,  then  turn  on  plenty  of 
light.  That  is  your  sound  policy.  Iron- 
mongers show  so  many  good  lines  by  keep- 
ing the  window  and  the  inside  of  the  shop 
not  only  well  fitted,  but  well  lighted,  and  if 
you  want  to  "beat  your  neighbors,''  you  will 
have  to  see  that  it  is  the  ironmongei's  star 
that  lights  up  the  street,  and  not  that  of  the 
always  luminous  '  stores '  keeper,  who 
handles  his  ironmongery  goods  in  a  special 
department  upstairs,  after  alluring  your  cus- 
tomers into  his  shop  with  more  tempting 
lines  of  goods  than  you  can  display. 


HARDWARE 


SETTLEMENT  OF  ACCOUNT. 

WE  present  additional  solutions  to  the 
problem  which  appeared  in  the  Iron 
Age,  March  29,  and  a  number  of 
answers  to  which  were  given  in  the  issue  of 
April  5  of  that  journal.  It  is  interesting  to 
notice  the  different  views  of  the  question 
which  are  taken  by  the  correspondents. 
For  the  convenience  of  our  readers  we  re- 
produce the  problem. 

THE  PROBLEM. 
A  purchases  from  B  merchandise  to  the 
extent  of  $400,  terms  of  settlement  being 
freight  allowed  to  point  of  delivery,  four 
months'  time,  or  6  percent,  discount  for  cash 
in  ten  days.  A  takes  advantage  of  the  cash 
discount  and  sends  settlement  as  follows  : 

Face  of  invoice $4co 

Less  6  per  cent,  for  cash   $24 

Freight 10 —  34 

Amount  of  drafts $366 

A  pays  the  above  account,  believing  the 
stock  to  be  satisfactory,  but  after  two 
months  finds  a  defect  in  the  execution  of  the 
order,  which  prevents  his  using  the  stock  in 
his  business,  and  returns  the  entire  stock,  re- 
ceiving in  exchange  similar  but  satisfactory 
goods,  amounting  to  $500,  same  ter;ns  of 
settlement  as  the  first  lot.  He  again  takes 
the  cash  discount.  Now,  the  question  is, 
what  kind  of  settlement  is  necessary  to 
balance  the  account  justly,  and  how  does  he 
arrive  at  the  amount  of  the  draft  to  balance 
the  account  ? 

SOLUTION   F. 

The  first  bill  of  goods  was  returned,  and 
the  actual  amount  paid  by  the  buyer  was 
$376  ;  $366  remitted  to  the  seller,  and  $10 
paid  for  freight.  This  amount  stands  to 
buyer's  credit  on  seller's  ledger,  and  is  ap- 
plied on  the  new  bill  of  $500,  and  as  the 
seller  has  virtually  had  the  use  of  that  money 
until  the  settlement  of  the  second  bill,  it 
should  be  considered  the  same  as  a  cash 
payment  by  the  buyer  in  taking  advantage 
ot  the  6  per  cent,  cash  discount  on  that  bill. 

i893- 

Jan.  17.  To  cash  remitted  for  in- 
voice 1  / 15/93,  after- 
ward returneH $366  00 

"         To  cash    paid   for  freight 

invoice  1/15/93 10.00 

Mar.  17.     To  cash  in  settlement....        8400 
Contra. 

Mar.  1 5.     By  Md'se $500.00 

Less  6  per  cent,  cash 

discount $30 

"     Freight 10 

—  4000 


$460.00    $460.00 
Novice. 


solution  G. 

March  1.     By  merchandise $400.00 

"       10.     To  freight $10.00 

To  discount,  6  per 

cent.,  4 months.    24.00 
To  draft 366.00 

$400.00    $400.00 
May      1.      To  merchandise 

received 400.00 

By  merchandise  $500.00 

"      10.      To   disc'nt  $100, 

6  p.  c't.,2  mos.       3.00 
To    freight     on 
$500,    or   last 
shipment  ....     12.50 
Draft '  84.50 

$500.00  $500.00 
The  above  is  only  supposing  the  shipment 
of  $500  amount  is  dated  the  same  date  as 
first  shipment  of  $400,  or  the  discount  only 
allowed  from  date  of  first  shipment;  also 
that  the  error  is  entirely  with  the  shipper, 
causing  him  to  pay  freight  on  both  the  first 
and  second  shipments. 
May  1.  To  merchandise. .  .$400.00 

By  merchandise . . .  $500  00 

"  10    To  discount, 

$500,  4  mos. $30.00 
By  discount, 

$400,2  mos.    1200—18.00 
Tofreight  $500  ship- 
ment      12.50 

To  draft 69.50 

$500.00  $500.00 
The  shipper  to  allow  freight  on  both  ship- 
ments and  6  per  cent,  discount  from  date  of 
first  shipment. 

C.  M.  C. 

SOLUTION  H. 
A  would  send  B  settlement  as  follows  : 
You  omit  giving  freight  on  second  ship- 
ment, but  I  presume  if  freight  on  $400  woith 
of  goods  was  $10,  the  freight  on  $500  worth 
would  be  $12  50,  and  it  is  clearly  right  that 
B  should  be  charged  with  freight  on  both 
shipments;  also  right  that  B  should  pay  A 
interest  on  check  sent  first  and  freight  paid 
first,  or  6  per  cent,  per  annum  on  $376  for  60 
days. 

Statement  A  should  send  B  : 

By  merchandise,  first  bill $400x0 

By  merchandise,  second  bill 500.00 

To  freight,  first  bill $  10.00 

To  cash,  first  bill 36600 

To  freight,  second  bill 12.50 

To  6  per  cent,  cash  discount, 

second  bill 30  00 

To  6  per  cent,  per  annum  in- 
terest on  $376  for  60  days' 
time  A  was  out  of  the  use 

of  his  money 3.76 

To  merchandise  returned..  400.00 

$822.26 
To  check,  balance  due 77-74 

$900  00  $900.00 
T.  K.  P. 


SOLUTION  I. 
The  shortest  way  is  as  follows  : 

Last  mdse.  amount  to $500.00 

First  mdse.  returned 400.00 

$100.00 

Less  6  per  cent $  6.00 

Freight 12. ou 

18.00 

Due $81.00 

Or  this  might  seem  plainer  to  some  : 

Second  mdse $500.00 

Cr. 

6  per  cent $30.00 

Freight 12.00 

Freight  first  lot 10  00 

Cheque  for  goods  returned .  366.00 

418.00 

$82.00 
Same  as  first  example.  W.  A.  M. 

SOLUTION  J. 
The  account  should  be  settled  as  follows  : 
Dr. 

To  freight  paid $10.00 

To  6  per  cent,  discount 24.00 

To  cash  to  balance 366.00 

$400.00 
Cr. 

By  merchandise,  first  lot $400  00 

Dr. 
To  net  amount  cash  paid\  $  10.00 
on  merchandise  sold.. .  J     360.00 

$376.00 

To  6  per.  cent,  discount  for  cash.. .        30.00 
To  cash  to  balance , 94.00 

$500.00 
Cr. 

By  merchandise,  second  lot $500.00 

Or  if  A  was  inclined  to  claim  two  months' 
interest  on  his  payment  of  $376  on  the  first 
lot,  the  account  would  appear  as  follows  : 
Dr. 

To  cash  paid  on  first  lot $376.00 

To  interest  two  months,  6  percent., 

for  A 3.76 

To  6  per  cent,  cash  discount  on  $500      30.00 
To  cash  to  balance 90.24 

$500.00 
Cr. 

By  merchandise,  second  lot $500.00 

SOLUTION  K. 
The  correct  way  to  settle  the  account  is 
for  B  to  pay  A  interest  on  $377,  the  amount 
of  money  A  remitted  and  paid  out  for 
freight.  And  A  is  entitled  to  6  per  cent,  on 
$100,  the  amount  between  first  and  second 
bill.  This,  of  course,  does  not  take  in  the 
consideration  of  damage  A  sustained  by  not 
having  the  goods  promptly,  if  he  did 
lose  on  that  account.  J.  H.  S. 

SOLUTION   L. 
My  answer  is  : 

A  should  lemit  to  B  $100,  less  $6  and  the 
freight  on   the   last  lot  of  goods  sent,  and 


HARDWARE. 


RIXFORD'S 


JONES' 


Harvest  Tools    Spades  and  Shovels 


LOWEST   PRICES 


H.  S.  HOWLAND,  SONS  &  CO. 


P 


WHOLESALE  HARDWARE  MERCHANTS 


ORDERS 
SOLICITED. 


37  Front  Street  West,    TOFOIltO. 


possibly  drayage  on  the  former  lot,  to  return 
same.  H.  H.  H. 

SOLUTION   M. 

All  we  have  to  consider  is  what  is  the 
cash  (10  days)  price  of  the  goods  at  the 
point  of  destination.  The  freight  and  dis- 
count simply  have  the  effect  to  reduce  the 
invoice  to  this  cash  price.  The  answer  then 
is  :  The  cash  value  of  the  first  lot  of  goods 
at  destination  is  $366.  The  cash  value  of 
the  second  lot  is  $457.50.  The  first  having 
been  paid,  the  sum  of  $91.50  will  balance 
he  second  invoice. 

Any  question  about  return  freight  or  in- 
terest on  the  $366  is  to  be  determined  on 
the  ground  as  to  which  party  may  have  been 
to  blame.  I.  S.  C. 

SOLUTION   N. 

As  stated  and  A's  account  settled. 

Face  of  invoice $400.00 

Less  6  per  cent $24.00 

Less  interest    10.00 

Draft 366.00 

$400.00 

If  goods  returned,  B  owes  A  $366,  and 
makes  A  another  shipment  amounting  to 
$500,  subject  to  same  terms,  making  ; 


A  debtor  to  B $366.00 

B's  merchandise  account  Cr. 

Less  6  per  cent,  on  $500    . .     30.00 

Less  freight 12.50 

Draft 9i-5o 


$500.00 


$500.00 


Or  take  difference  in  original 

invoices  of 

Subject  to  terms,  6  per  cent.     $6.00 
Freight 2.50 


>  1 00. 00 


8.50 


Draft  to  settle $91.50 

The  error  is  admittedly  with  the  shipper, 
therefore  above  would  be  a  just  and  correct 
settlement.  H.  C.  W. 


Alter  a  three  days'  argument,  Judge  Bur- 
bidge  of  the  Exchequer  Court  has  reserved 
judgment  upon  the  question  as  to  whether 
the  Government  should  refund  to  the  Street 
Railway  Co.  the  $55,000  paid  for  duties  on 
steel  rails.  The  main  question  to  be  decided 
is,  is  a  street  railway  a  tramway  ?  The  rails 
for  the  latter  are  mentioned  in  the  tariff  as 
du.iable.  A  decision  favorable  to  the  com- 
pany's contention  that  the  rails  are  not  duti- 


able will  mean  a  return  of  nearly  $200,000 
by  the  Government  to  the  Toronto,  Montreal 
and  Hamilton  Street  Railway  Co's. 

A  committee  of  the  Montreal  Turnpike 
Trust  has  been  studying  the  tire  question, 
from  a  business  point  of  view,  as  it  affects 
the  cost  of  maintaining  the  roads,  and  be- 
sides making  a  reduction  in  the  tolls  on 
broad  tired  vehicles  recommends  the  offer 
of  a  bonus  to  regular  travelers  on  its  high- 
ways who  will  put  six-inch  tires  on  their 
vehicles.  As  road-making  and  road  pre- 
servation are  coming  in  for  an  unusual 
amount  of  public  attention  at  the  moment, 
this  result  of  the  Montreal  men's  experience 
may  be  of  interest  elsewhere.  Narrow  is  the 
tire  that  leadeth  to  destruction. 

"  Are  bicycles  immoral  ?"  anxiously  asks 
Kate  Field.  Well,  they  contribute  to  the  in- 
crease of  profanity  among  pedestrians. — 
Chicago  Post. 

SITUATION     WANTED. 


BY  A  YOUNG  MAN  AS  BOOKKEEPER  OR 
salesman  in  hardware  store ;  several  years  ex- 
perience;  best  references  for  ability,  integrity,  etc., 
from  last  employer.  Address  E.  A.,  Hardware  Office, 
Toronto,  Ont. 


OIL  STAINS... 

Cherry,    Mahogany, 

Rosewood,    Oak,    Walnut. 

SANDERSON    PEARCY  &   CO. 

130  to   138  Bay  Street,   TORONTO. 


HARDWARE. 


THERE'S  MONEY  IN  IT. 

THE  accompanying  cut  is  an  illustra- 
tion of  the  Sensible  Sadiron,  which  is 
being  sold  by  H.  S.  Howland,  Sons  & 
Co., who  are  sole  agents  for  Toronto.  Among 
one  of  the  advantages  claimed  for  it  is  that 
the  retailer  ran  make  a  pro6t  out  of  its  sale. 
The  handle  is  adjusted  or  removed  at  will. 


are  then  joined  and  more  solder  is  applied 
and  spread  evenly  over  with  the  brush. 
During  the  entire  operation  the  metal  is 
kept  as  hot  as  possible,  and  it  is  completed 
when  the  solder  becomes  distinctly  white  or 
the  aluminum  assumes  a  reddish  hue.  Au- 
thorities on  the  working  of  aluminum  have 
acknowledged  that  soldering  by  the  Alsite 
process  accomplishes  results  not  hitherto 
attained. 


A  NEW  ALUMINUM  SOLDER. 

ONE  of  the  most  perplexing  questions 
encountered  in  the  development  of 
the  uses  of  aluminum  has  been  that 
of  soldering  the  metal.  In  many  instances 
the  effo't  has  been  msde  to  get  around  the 
difficulty  by  riveting,  a  method  frequently 
awkward    and    ofien    leading  to    structural 


PUSHING  SPRING  GOODS. 

IN  putting  carried  over  stock  in  saleable 
condition  bring  out  all  seasonable  goods, 
look  them  over  carefully,  clean  off  all  last 
year's  dust,  and  try  to  make  them  look  like 
new  goods,  says  a  writer  in  Iron  Age.  If 
you  succeed,  put   them  with  the  new  goods. 


weakness.  An  opportunity  was  offered  re- 
cently to  a  representative  of  the  Iron  Age  to 
witness  a  series  of  tests  of  solder  which  is 
being  introduced  by  a  New  York  firm. 
Among  the  tests  made  were  butt  welds  of 
sheets  and  plates,  which  under  tension 
showed  the  soldered  joint  to  be  so  well  made 
that  rupture  took  place  in  every  instance 
outside  of  the  joint.  Strips  connected  by 
butt  soldering  were  twisted  in  the  vise  with- 
out opening  the  seam,  and  soldered  tubing 
has  been  successfully  drawn  recently.  The 
surfaces  to  be  soldered  are  cleaned  by  dip 
ping  in  a  hot  solution  of  soda  or  potash,  then 
dippedinto  nitricacid, rinsed  in  hot  water  and 
dried.  Sometimes  the  surfaces  are  cleaned 
by  filing  the  edges  to  be  joined.  The  parts  to 
be  soldered  are  heated  as  hot  as  can  safely 
be  done  without  melting  and  a  small  portion 
of  the  solder  is  spread  over  the  edges  by 
means  of  a  soldering  brush,  which  should  be 
kept  heated  during  the  process.     The  edges 


If  they  are  shop-worn,  put  a  price  on  some 
in  plain  figures  that  will  sound  low.  You 
are  sure  to  have  some  customers  that  will 
want  just  that  article.  Don't  mark  the  price 
so  high  that  the  goods  will  not  sell.  It 
doesn't  pay  to  hold  over  shop-worn  goods. 
Better  have  the  cash  to  buy  new  goods  with. 
I  have  noticed  that  credit  customers  will  pay 
cash  for  shop  worn  goods  that  are  marked 
low. 

A  memorandum  of  all  seasonable  goods 
that  you  think  you  will  want  for  the  spring 
and  summer  trade  should  be  made  out,  then 
you  are  ready  for  the  traveling  men.  When 
they  come  get  lowest  prices,  and  on  goods 
that  you  know  there  is  only  one  price,  such 
as  some  makes  of  oil  stoves,  etc.;  buy  early, 
so  as  to  get  all  of  the  extra  discounts.  By 
the  last  of  March  you  will  know  the  lowest 
prices  at  which  spring  and  summer  goods 
can  be  bought,  and  then  is  the  time  to  buy, 
as  prices  are  likely  to  advance.     If  you  wait 


until  >ou  are  about  to  sell  the  goods  the 
prospects  are  that  you  cannot  get  the  quan- 
tity you  want  at  once,  and  delays  are  danger- 
ous to  your  trade,  as  you  are  obliged  to 
have  the  goods  when  your  customers  call  for 
them. 

In  preparing  room  for  seasonable  goods 
clein  out  the  front  of  your  store  and  put 
away  all  winter  goods.  Get  out  spring  goods 
by  April  ist,  have  a  spring  opening,  and 
have  on  exhibition  all  of  the  season  goods. 
People  buy  earlier  than  they  used  to,  and 
you  will  find  customers  calling  for  oil  stoves, 
window  and  door  screens  in  April  ;  be  pre- 
pared for  them.  Have  these  goods  where 
they  can  be  seen,  so  that  an  everyday  cus- 
tomer, when  ready  to  buy,  won't  forget  where 
he  saw  a  full  line  of  these  goods. 

Arrange  all  small,  seasonable  goods  on  a 
counter,  putting  them  in  wire  dish  drainers, 
and  mark  prices  in  plain  figures  ;  change 
them  around  often,  bringing  the  new  goods 
to  the  front.  Be  sure  and  change  goods  in 
your  windows  weekly.  Have  a  certain  day 
to  do  it  and  see  that  it  is  done  before  you 
go  home  at  night  ;  do  not  neglect  the  win- 
dows. Lots  of  people  go  by  your  windows 
every  day  who  never  read  an  advertisement, 
but  if  the  window  display  is  changed  often 
they  are  sure  to  get  in  the  habit  of  stopping 
and  looking  in.  Your  windows  are  your  best 
advertisement,  as  when  people  are  attracted 
by  your  window  they  are  coming  into  your 
store. 

Change  your  advertisement  with  each 
issue  of  the  newspaper  and  advertise  what 
what  people  are  needing.  Increase  your 
trade  by  having  spring  and  summer  open- 
ings. Now,  laugh  !  but  it  pays  to  have 
these  openings.  It  gets  people  into  your 
store  and  they  go  home  and  talk  over  what 
they  saw  ;  it  gives  them  something  to  talk 
about.  Have  your  gasoline  stove  man  come 
and  show  up  his  stove,  also  keep  a  stove 
running. 

To  make  a  store  more  attractive  in  sum- 
mer arrange  the  front  part  of  it  in  an  inviting 
manner  ;  put  as  many  of  your  seasonable 
goods  in  the  front  part  of  your  store  as  pos- 
sible, at  least  have  samples  in  the  front, 
Don't  put  them  all  in  a  heap;  have  the  screen 
doors  where  they  may  ba  seen,  not  on  the 
refrigerators;  keep  small  goods  off  of  the 
larger  ones,  moving  them  around  often  ; 
attend  to  business  and  treat  your  customers 
politely,  and  understand  the  goods  you  are 
selling  ;  make  a  memorandum  of  your  last 
year's  mistakes  and  don't  make  them  over 
again,  and  your  business  will  certainly  in- 
crease. 

THE   CONSOLIDATED 

PLATE  GLASS 

COMPANY  OF  CANADA  (Limited) 


HEAD  OFFICE: 

73  and  75  Wtllington  Street  West,  TORONTO 
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HARDWARE 


Brandram  Bros.  &  Co. 

ROTHERHITHE,  LONDON,  ENG. 


M       LEAI 


B.  B. 

GENUINE 


The 

Celebrated 

Brand 


B.  B. 

NO.  ONE 


B.  B.      WHITE  LEAD 

White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


For  samples  and  information  apply  to 


HENDERSON  &  POTTS 


Nova  Scotia  Paint  Works, 


Halifax,  N.S. 


Star  Cycle  Works 

Wolverhampton,  England. 


CYCLE  RACK  PATENTS  APPLIED  FOR. 

FOR  the  season  of  1894  these  celebrated  Cycles  will,  for  the  first  time,  be  obtain- 
able in  Canada.  Hitherto  the  entire  output  of  our  extensive  works  has  been 
taken  by  the  English  home  trade.  Large  additions  to  the  works  and  plant 
have  greatly  increased  our  facilities,  and  we  are  now  ready  to  supply  the  Canadian 
demand.  Due  consideration  has  been  given  to  the  importance  of  minimum  weight, 
but  we  are  not  prepared  to  risk  our  reputation  for  RELIABILITY  by  committing 
ourselves  to  an  extreme  course. 

We  have  adopted  a  larger  diameter  and  lighter  gauge  of  tubing  in  the  construction 
of  our  Frames  and  Handle  Bars,  improved  and  detachable  Brake-work,  further 
improvements  in  Ball  Head  and  Handle  Bar  adjustments,  Dust-Proof  Crank  Bracket 
and  Hubs,  a  narrow  Tread  in  conjunction  with  improved  Pedal  Attachment  and 
dished  Chain  Wheel,  special  patterns  in  Tubular  Seat  Pillar,  Foot  Rest,  Step,  Brake 
and  Steering  Lock;  all  chains  will  have  Hardened  Links  and  be  of  a  higher  class 
than  heretofore  ;  a  neater  and  more  effective  Chain  Adjustment  ;  Chain  Wheels 
specially  milled  to  secure  free  running  ;  Nuts  reduced  to  a  minimum  of  sizes,  with 
Box-Spanner  to  fit  same,  parts  interchangeable,  high  standard  of  finish  throughout. 

A.   A.   ALLAN   &   CO. 

51   Bay  Street.  Canadian  Agents,  TORONTO. 


FOR  Parks,  Tennis  Courts,  College 
Lawns  or  large  Private  Grounds 
this  mower  is  acknowledged  the 
best.  Sold  complete  with  shafts  and 
seat.    25,  30,  35,  40  inch  cut. 


A.  R.  Woodyatt  &  Co. 

GUELPH,  CANADA. 


BRUSHES 


Painters' 
Household 
Toilet 
Stable,   etc. 


No  article  handled  by  the  Hardware  trade  requires  more 
judgment  in  buying  than  Brushes.  The  easiest  way  is  to 
go  to  the  reliable  manufacturer  and  get  value  for  your  money 
and  goods  that  will  suit  your  customers.  We  will  do  our 
best  to  serve  you  well  and  honestly. 

CHAS.  BOECKH  &  SONS,  manufacturers,  TORONTO 


"Asbestos  Stove  Pipe  Thimble."  Light, 
strong,  will  not  crack  with  heat, easily  placed,  tire  proof, 
universally  used  where  known.  Manufactured  by  THE 
COLLINS  MFG.  CO.,  84  Adelaide  East. 
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HARDWARE. 


[Importers,  wholesale  merchants  and  manutacturers 
should  send  any  items  intended  for  this  department  so 
that  they  may  reach  the  head  office  not  later  than  Wed- 
nesday morning.  The  editor  will  always  welcome  such 
information.] 

WHAT  is  known  as  "aluminum  bronze" 
has  10  per  cent,  aluminum  and  90 
per  cent,  copper,  and  possesses  a 
tensile  strength  of  90,000  lbs.,  an  elongation 
of  1 5  per  cent.,  and  will  cast,  forge,  roll,  draw 
into  wire,  or  work  in  a  lathe  about  as  well 
as  steel. 

The  master  plumbers  of  Victoria,  B.  C. 
have  organized. 

Mr.  Nicklin,  of  the  firm  of  Cross  &  Nicklin, 
tanners,  of  Stewartown,  has  succeeded  in 
organizing  a  joint  stock  company  for  the 
purpose  of  establishing  a  tannery  here,  and 


buildings  are  now  being  fitted  to  receive  the 
new  industry. 

Burglars  broke  into  Mr.  Robson's  hardware 
store,  Ayr,  Monday  night,  and  stole  $200 
worth  of  knives,  razors  and  revolvers. 

A  bill  to  incorporate  the  Steam  Boiler  & 
Plate  Glass  Insurance  Co.  of  Canada,  has 
been  reported  in  the  House  of  Commons. 

Work  has  been  commenced  on  a  large 
addition  to  the  stove  fitting  department  of 
the  James  Smart  Manufacturing  Co.'s 
works. 

The  Northwestern  Cordage  Company,  of 
St.  Paul,  Minn.,  is  making  arrangements  to 
start  a  binder  twine  and  rope  factory  at 
Winnipeg. 

"  We  cannot  tell  a  lie — we  did  it  with  our 
little  hatchet,"  is  the  suggestive  placard  in  a 
local  hardware  store  announcing  a  cut  on 
certain  specialties. 

The  iron  ore  mines  owned  by  the  King- 
ston &  Pembroke  Mining  Co.  will  be  oper- 
ated this  summer  if  the  Wilson  tariff  bill 
passes  in  its  present  shape. 

After  33  years'  service  as  superintendent 
of  the  Waterous  Engine  Works  in  Brantford, 
George  Smith  retires  through  ill-health.  He 
will  still  retain  a  connection  with  the  firm. 

It'is  said  that  Mr.  Forsyth,  of  theMassey- 
Harris  Co.'s  office,  Winnipeg,  has  been 
offered  and  has  accepted  an  important  posi- 
tion in  the  company's  office  in  London,  Eng. 

The  Canadian  General  Electric  Co.  are 
the  successful  tenderers  for  the  electric  light 
and  power  generating  plant  to  be  installed 


by  the  Dominion  Government  at  the  Sault 
Ste.  Marie  canal  locks. 

The  Mercer  Manufacturing  Co.,  of  Allis- 
ton,  want  $100,000  damages  from  theMassey- 
Harris  firm  for  alleged  conspiracy  to  injuie 
the  Mercer  Co.'s  business  by  forcing  them 
out  of  existence. 

The  hardware  merchants  of  Carleton  Place 
have  joined  the  early  closers.  Messrs. 
Taylor,  Cole  and  Steele  will  close  their  re- 
spective stores  at  6  p.m.  on  Mondays, 
Wednesdays  and  Fridays. 

Liquid  fuel,  in  the  form  of  petroleum 
refuse,  has  been  tried  with  such  success  by 
the  German  naval  authorities  on  a  small 
scale  that  Signor  Cuniberti,  of  the  Italian 
navy,  who  has  given  much  attention  to  the 
subject,  has  been  invited  to  visit  Germany 
to  conduct  further  operations. 

Thomas  H.  Purdom,  John  Purdom,  and 
John  Fairgrieves,  of  London,  representing 
the  Steam  Boiler  and  Plate  Glass  Insurance 
Company  of  Canada,  are  in  Ottawa.  They 
are  seeking  an  amendment  to  their  charter. 


MINING  IN  BRITISH  COLUMBIA. 

JOSEPH  J.  PIERSON,  who  has  been  in 
Montreal  for  some  weeks  on  behalf  of 
the  British  Columbia  Government,  on 
business  connected  with  the  C.P.R.,  during 
a  conversation  with  a  Gazette  reporter  in 
regard  to  gold  mining  in  British  Columbia 
said  : 

I  may  just  say  that  having  recently  visited 
all  the  principal  parts  of  the  province  on 
official  business,  I  have  been  struck  with  the 
active  appearance  of  things,  and  my  im- 
pression is  that  the  next  twelve  months  will 
witness  immense  activity  in  gold  mining, 
especially  with  regard  to  placer  workings  by 
means  of  hydraulic  and  dredging  appli- 
ances. I  had  a  letter  a  day  or  two  ago  in 
which  it  was  stated  that  nearly  the  whole  of 
the  bed  of  the  Fraser  River  has  been  locat- 
ed on,  leased  from  Lytton  to  Quesnelle 
mouth,  and  a  great  part  of  the  Quesnelle 
River  is  also  leased.  I  think  about  300 
miles  of  river  bed    must  now  be  taken  up 


SAffilXSECUREa 


A  SECURE  BICYCLE  LOCK. 

HS.  HOWLAND,  SONS  &  Co.  are 
placing  on  the  market  the  Safety 
•  Securer  of  which  we  give  a  good 
illustration.  It  is  a  plated  steel  bar  size  of 
cut,  and  is  passed  through   the   upper   and 


lower  chain  of  the  bicycle  and  then  secured 
by  the  small  padlock  No.  398,  of  which  we 
also  give  a  good  illustration.  It  is  the  most 
compact  and  handy  thing  in  the  way  of  a 
bicycle  lock  we  have  seen. 


A.  J.  Nie  and  J.  H.  Whitefield  have  pur- 
chased the  premises  formerly  occupied  by 
the  Osborne- Worswick  Co.  off  Barton  street, 
Hamilton.  The  price  paid  was  $12,000.  Nie 
&  Whitefield  will  use  the  building  as  a  ma- 
chine shop. 


and  several  dredges  are  being  put  to  work. 
I  fear  they  will  have  many  difficulties  to 
cope  with,  especially  in  the  Fraser.  The 
stream  is  deep  and  strong,  and  gold  be- 
ing so  exceedingly  slippery,  as  many 
of  us  know,  even  in  its  coined  state, 
and  my  fear  is  that  as  the  dredges  begin  to 
disturb  the  gravel  the  gold  being  so  much 
heavier  than  anything  else  will  slip  to  tha 
bottom,  and  some  of  it  will  thus  escape  the 
"  bucket  "  or  "  sucker."  The  hydraulic  sys- 
tem must  commend  itself  to  all  ;  in  fact, 
small  workings  have  already  demonstrated 
the  greater  certainty  of  this.  One  place  I 
visited  at  Quesnelle  Forks,  Dancing  Bill 
Creek,  which  has  been  worked  by  Chinamen 
for  several  year?,  who  are  known  to  have 
taken  out$i20,ooo  or  $130,000, and  the  plant 
used  was  a  very  small  Monitor  with  a  water 
supply  for  working  only  two  and  a  half  hours 
a  day,  this  with  other  ground  on  the  south 
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fork  of  Quesnelle  river  has  been  taken  over 
by  the  Cariboo  Hydraulic  Mining  Co.,  and 
is  to  be  vigorously  developed,  and  many 
miles  of  ditches  have  been  made  to  bring 
water  to  the  Quesnelle  Forks  Canal  and 
Hydraulic  Mining  Co.,  and  has  been  found 
to  bring  a  large  volume  of  water  from 
Cariboo  lake,  where  there  is  practically 
an  endless  supply,  commanding  probably 
greater  hydrostatic  pressure  than  it  would 
be  possible  otherwise  or  elsewhere  to 
get  to  work  the  very  valuable  auriferous 
grounds  of  that  part  of  the  famed  Cari- 
boo district.  They  also  hold  about  800 
acres  of  specially  selected  ground  suitable 
for  hydraulic  working  by  the  largest  hy- 
draulic plant.  The  Victoria  Hydraulic 
Mining  Company  hold  about  900  acres,  and 
are  laying  themselves  out  for  doing  good 
work  during  the  coming  season.  Several 
smaller  interests  are  being  developed,  and 
prospects  are  everywhere  good,  in  many  in- 
stances ranging  from  50  cents  to  $5  and  $6 
the  cubic  yard,  and  when  it  is  known  that  6 
cents  to  8  cents  a  cubic  yard  will  pay  for 
working,  once  the  water  is  on,  what  the 
golden  harvest  is  likely  to  be  is  difficult  to 
estimate.  Although  this  notable  district  has 
already  produced  nearly  $60,000,000  from 
purely  surface  workings,  it  is  the  firm  belief 
of  men  skilled  in  such  matters  that,  with 
good  plant  and  an  ample  supply  of  water, 
the  past  may  be  regarded  as  a  mere 
unit  as  compared  with  what  is  still  to  be  un- 
earthed. I  am  glad  to  see  the  Government 
of  British  Columbia  is  alive  and  abreast  of 
the  times  in  voting  money  for  roads,  bridges, 
etc.,  to  aid  and  encourage,  in  the  absence  of 
railway  facilities  to  these  districts. 

A  practical  test  of  the  bed  of  the  south  fork 
of  Quesnelle  river,  was  made  a  few  months 
ago  by  a  gentleman,  who  sent  up  an  experi- 
enced miner  along  with  an  expert  diver, 
equipped  with  an  ordinary  diving  gear,  and, 
although  their  operations  were  interfered 
with  by  a  freshet,  yet  they  demonstrated  the 
fact  of  that  river  bed  being  rich  in  the 
precious  metal.  I  have  seen  a  sample  of  the 
gold,  and  am  told  that  their  efforts  yielded 
an  average  in  sundry  parts  of  the  river  of 
from  25c.  to  $1  the  bucketful  of  gravel 
brought  up  from  the  bottom,  and  they 
did  not  reach  bedrock,  where  the  richest 
finds  should  be. 

I  omitted  to  mention  that  the  Slough 
Creek  Company,  who  have  been  doing  a 
great  deal  of  work  during  the  last  year,  and 
although  I  have  heard  that  they  anticipated 
great  things,  yet  I  don't  know  the  results. 
An  English  syndicate  in  the  neighborhood  of 
Williams'  Creek  are  pushing  actively,  and 
again  on  Bridge  River  splendid  prospects 
are  given,  and  in  the  vicinity  of  Lileet  large 
areas  have  been  located  and  some  work  is 
going  on.  Whilst  there  I  tried  my  unskilled 
hand  by  digging  a  shovel  in  at  random,  and 
on  that  shovelful  of  gravel  I  got  several 
colors  of  gold ;  and  then  there  is  the  Horsefly 
district,  a   little   south   of    Quesnelle  lake, 


zlst:e]~w 


Steel  Creamer  lap 

ALL  PARTS  RETINNED 


Superior  to  Lead  taps 
and  much  cheaper. 


THOS.  DAVIDSON  k  CO. 


MONTREAL 


which  is  being  monopolzed  by  the  Horsefly 
Hydraulic  Mining  Co.,  who  are  spending 
large  sums  of  money  in  collecting  water  to 
carry  out  their  scheme,  which  is  a  large  one, 
and  prospects  are  unquestionably  good. 

Mr.  Pierson  had  in  his  possession  a  few 
fine-looking  nuggets  found  in  the  bed  of  the 
Frazer  and  Quesnelle  rivers. 


A  SIMPLE  CUTLERY  STAND. 

WE  have  pleasure  in  introducing  a  new 
method  for  displaying  samples  of  all 
kinds  of  table  cutlery,  forks,  spoons, 
etc.,  says  an  unidentified  exchange.  The 
advantages  claimed  for  this  contrivance  are 
that  it  is  certain  to  attract  the  attention  of 
customers.  The  articles  are  prominently 
displayed  and  are  easy  of  inspection,  and 
the  whole  stand  possesses  an  air  of  neatness 
and  elegance.  A  board  one  foot  six  inches 
in  breadth  and  five  feet  in  length  is  procured, 
and  at  equal  distances  down  the  same  coat 
hooks  are  fastened,  on  which  inclined 
boards  may  rest.  The  latter  are  one  foot 
three  inches  long,  by  nine  inches  broad,  and 
neatly  covered  with  green  baize.  Upon  these 
the  samples  are  attached  by  any  method  at 
the  time  convenient,  neatly  ticketed,  and  the 
whole  forms  a  suitable  addition  to  a  well- 
fittedup  ironmonger's  shop. 


PERSONAL    MENTION. 

H  WALKER  DORKEN,  proprietor  of 
the  firm  of  E.  Heuser  &  Co.,  is 
•  making  preparations  to  amalgamate 
his  business  with  that  of  his  brother,  J.  Dor- 
ken,  Montreal,  who  represents  several  of  the 
largest  German  manufacturers  ;  a  younger 
brother,  now  on  the  way  from  Germany,  will 
also  enter  the  new  firm.  All  three  brothers 
have  been  brought  up  for  the  hardware  and 
cutlery  business,  and  they  have  all  had  some 
practical  experience  in  manufacturing.  The 
style  of  the  new  firm  will   be  Dorken  Bros. 


&  Co.,  and  will  commence  July  is',  1894. 
Their  business  will  be  done  in  the  same  way 
and  with  the  same  customers  as  the  above- 
mentioned  firms  have  done  heretofore. 

K.  Haldimand,  of  W.  L.  Haldimand  & 
Son,  Montreal,  was  in  Toronto  this  week. 

Cyrus  A.  Birge,  Hamilton,  general  manager 
of  the  Canada  Screw  Co.,  made  a  flying  trip 
to  the  Toronto  branch  of  the  firm  this  week. 

A.  W.  Humphries,  of  Parkhill,  now  occu- 
pies two  stores.  His  premises  have  recently 
been  refitted,  while  his  windows  are  para- 
gons of  neatness  and  artistic  arrangement. 

Albert  Stone,  H.  S.  Howland,  Sons  & 
Co.'s  representative  in  the  Maritime  Pro- 
vinces, is  in  Toronto  paying  a  visit  to  his 
principals.  He  returns  to  his  district  in  a 
few  days. 

N.  Courtemanche,  Penetang,  was  in  To- 
ronto this  week.  He  recently  moved  into  a 
new  store,  said  to  be  the  finest  in  the  town. 
It  is  three  storeys  and  brick.  Mr.  Courte- 
manche reports  business  good. 

H.  Dickeson,  hardware  merchant,  Delhi, 
has  just  completed  the  erection  of  a  fine  new 
brick  building,  40  x  70  feet  The  top  flat  will 
be  fitted  up  for  a  town  hall,  which  will  ac- 
commodate over  700.  Pretty  good  for  Delhi, 
and  better  still  for  Mr.  Dickeson. 

These  country  merchants  have  been  in  To- 
ronto during  the  week  :  Thomas  Hemphill. 
Wroxeter  ;  R.E.  Bingham,  of  R.  E.  Bingham, 
&  Co,  Stayner  ;  T.  Glendinning,  Sunder- 
land ;  Mr.  Sylvester,  of  DDherty  &  Sylvester, 
Stouffville  ;  W.  McPherson,  Cannineton  ; 
J.  W.  Redfern,  Owen  Sound  ;  G.  A.  Binns, 
Newmarket. 

H.  S.  May,  hardware  merchant,  Hunts- 
ville,on  whose  premises  the  recent  disastrous 
firp  in  Huntsville  started,  and  who  was  a 
heavy  loser,  was  in  Toronto  this  week  for  the 
purpose  of  adjusting  things  with  companies 
in  which  his  stock,  etc.,  was  insured.  All 
his  books  and  business  papers  were  burnt, 
which  will  tend  to  complicate  matters. 
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MONTREAL  MARKETS. 

Montreal,  April  27,  1894. 

HARDWARE. 

FEW  new  or  striking  features  are  to  note 
in  hardware  circles  this  week.  Busi- 
ness in  many  lines  is  fairly  satisfactory 
in  a  jobbing  sense,  but  when  it  comes  to  the 
placing  of  orders  for  any  large  quantities  of 
goods  the  unsettled  state  of  affairs  with  re- 
gard to  the  tariff  becomes  a  serious  draw- 
back and  check  upon  the  business.  In  fact 
if  there  is  anyone  prepared  to  emulate  the 
Archbishop  of  Rheims  with  some  of  our  long 
winded  legislators  at  Ottawa  for  subjects, 
it  is  the  average  Canadian  business  man  who 
wants  to  do  business  and  can't  under  the  ex- 
isting uncertainty.  The  nail  makers  of  this 
city  are  to  hold  a  meeting  this  week  but 
nothing  definite  can  be  said  regarding  it  at 
the  time  of  writing.  A  very  likely  outcome 
may  be  a  lively  time  for  a  Western  maker 
and  lower  prices  for  nail  buyers. 

Wire — There  is  a  fair  business  doing  in 
fencing  wire,  annealed  and  galvanized,  but  it 
cannot  be  called  active.  Barbed  wire  rules 
quiet,  when  it  is  a  question  of  business  in  a 
large  way  also. 

Rope — There  has  been  no  further  change 
in  prices  and  demand  has  been  rather  better 
at  the  lower  ra'es.  We  quote :  Sisal,  6)4 c.  for 
7-16  and  upwards,  and  smaller  sizes,  7c; 
manilla,  9c.  for  7-16,  and  9/^c.  tor  smaller 
sizes;  deep  sea  line  unchanged  at  14c. 

Cutlery — There  has  been  a  good  fair 
movement  in  cutlery  during  the  week,  and 
reports  from  the  country  generally  speak  of 
moderate  stocks. 

Cut  Nails — The  nail  market  is  unsettled 
here  owing  to  the  action  of  western  sellers. 
A  meeting  of  the  makers  whose  factories  are 
in  this  city  is  to  be  held  this  week,  but  at  the 
time  of  writing  the  probable  outcome  is  not 


definitely  known.  It  is  expected,  however, 
that  the  decision  will  be  to  compete  with  the 
Western  seller  already  referred  to,  and  this 
of  course  means  keen  competition.  A  price, 
therefore,  is  hard  to  give,  but  it  is  certain 
that  less  than  $1.85  to  $1.90  would  be  ac- 
cepted in  the  case  of  an  order  for  a  round 
lot  of  cut  nails. 

Wire  Nails — There  has  been  a  fair  trade 
moving  in  wire  nails  at  the  recent  reduction. 

Horse  Nails — No  special  activity  is  re- 
ported in  these,  and  prices  are  as  last 
quoted. 

Horseshoes — There  is  a  good  steady 
demand  for  these  of  a  seasonable  kind  at 
former  prices. 

Bolts,  Nuts,  Etc.— The  movement  is 
rather  diminished,  but  sorting  orders  still 
keep  coming  in. 

Green  Wire  Cloth  and  Screens — 
Both  these  lines  have  furnished  a  fair  busi- 
ness of  a  small  kind.  Prices  are  unchanged. 

Chain — Coil  chain  is  the  chief  business 
at  the  moment,  but  a  few  small  orders  for 
trace  chain  are  also  noted. 

Tacks — Business  rules  quiet,  both  with 
jobbers  and  manufacturers  in  this  line  of 
goods. 

Ware — A  fair  business  is  to  note  in  all 
kinds  of  ware. 

Sporting  Goods — Business  is  not  quite 
so  brisk,  but  fair  orders  are  still  to  note  both 
for  guns  and  ammunition. 

Tools — Fair  lots  of  harvesting  tools  are 
leaving  jobbers  hands,  but  otherwise  there 
is  little  trade  doing  in  tools. 

Builders'  Supplies— There  is  a  rather 
better  movement  in  this  line  since  the  open- 
ing of  navigation. 

Plumbing  Supplies— No  special  feature 
to  mention,  and  a  very  ordinary  sort  of  trade 
is  doing. 


Naval  Stores— The  fine  weather  which 
has  prevailed  during  the  past  week  has  en- 
abled outside  work  to  go  on.  Demand  for 
naval  stores  therefore  is  rather  better,  but 
merchants  complain  that  they  have  to  sell 
about  30  per  cent,  more  goods  to  average 
business  with  other  years  owing  to  the  low 
prices  ruling  andthekeen  competition.  Tur- 
pentine is  2c.  lower.  We  quote  as  follows  : 
Turpentine,  45  to  46c. ;  resins,  $2.50  to  $5.00, 
as  to  brand;  coal  tar,  $3.25  to  $3.75  ;  cotton 
waste,  5  to  7c.  for  colored,  and  7  to  10c.  for 
white  ;  oakum,  1%  to  7lAc. ;  and  cotton 
oakum,  10  to  12c. 

METALS. 

Trade  in  metals  and  heavy  hardware 
generally  is  quiet,  and  until  the  tariff  has 
been  definitely  settled  merchants  do  not  an- 
ticipate much  increase  in  business  in  this 
branch  of  trade.  Prices  continue  steady  on 
the  whole,  which  is  not  surprising  consider- 
ing the  fact  that  in  nearly  all  lines  they  are 
the  lowest  on  record.  Stocks  throughout 
the  country  are  generally  reported  to  be 
small,  and  for  this  reason  it  is  felt  that  any 
sudden  demand  might  be  l.kely  to  enhance 
values.  The  English  markets  are  fairly 
steady,  and  the  makers  of  most  lines,  accord- 
ing to  cable  advices,  have  sufficient  orders 
on  hand  to  keep  them  pretty  well  employed 
for  some  months.  In  the  United  States  it  is 
different.  Prices  there  are  still  demoralized, 
and  buyers  of  large  quantities  in  some  lines 
make  their  own  terms,  the  cost  of  the  article 
having  in  many  instances  little  connection 
with  the  selling  price.  This  era  of  unusually 
low  prices  in  the  States  has,  of  course,  as 
we  have  pointed  out  specially  before,  a  cer- 
tain bearing  on  business  on  this  side  of  the 
line. 

Pig  Iron — Business  is  quiet  and  prices 
are  unchanged.  Importations  of  foreign  iron 
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Is  the  best;  it  does 
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glycerine,  and  is  not 

affected  by  the  heat  or  cold.  It  is  made  by  the  Smokeless  Powder  Company,  Limited, 
Dashwood  House,  New  Broad  Street,  London,  E.  C.  Works,  "  Barwick  Herts."  It 
is  used  by  sportsmen  all  over  the  Dominion.     One  firm  in  New  York  have  purchased 
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AMPLE  ORDERS 


Church's  Potato  Bug  Finish 

Will  now  be  filled  by  us  for  all  places  where  we  have  not  granted  exclusive  agencies. 
Exclusive  agency  granted  on  orders  of  four  to  seven  barrels.  We  cannot  guarantee  ship- 
ment before  May  15th,  as  we  have  all  the  orders  we  can  fill  before  that  date. 

The  Alabastine  Co.,  Ltd.,  Paris,  Ontario. 


Paris,  April  17,  1894. 
J.  M.  Wheeler,  Esq.,  Secretary-Treasurer  Alabastine  Co.,  Ltd. 

Sir, — Regarding  Church's  Potato  Bug  Finish  which  I  purchased  from  you  last  season,  I  can 
fully  endorse  all  you  say  regarding  it.  My  potato  crop  was  threatened  with  destruction  by  the 
potato  bug.  I  gave  the  plants  one  dose.  It  made  the  plants  stronger,  potatoes  better,  and  the  one 
application  which  remained  on  the  plants  tor  weeks  was  all  that  was  necessary.  I  have  recom- 
mended your  Bug  Finish  to  many  of  my  brother  farmers  and  although  I  have  used  Paris  Green  and 
London  Purple,  Church  s  Bug  Finish  excels  all.  Yours  truly,  John  Miller. 

Also  similar  testimonials  fiom  Albert  J.  Howell,  John  H.  Bond,  D.  Ballingal,  Albert  Peel,  Myron  Ames,  J.  E. 
Ausebrook,  Titus  Peart,  and  Edward  Burrill. 

Paris,  Ont.,  April  19,  1894. 
To  the  Public — 

I  am  acquainted  with  the  parties  giving  the  foregoing  testimonials  relative  to  Church's  Potato 
Bug  Finish,  and  have  seen  the  original  testimonials,  and  I  believe  them  to  be  worthy  of  confidence 
as  they  are  made  by  practical  farmers  residing  in  this  locality. 

J.   H.  Fisher,  Mayor  of  Paris. 


Alabastine  Company,  Paris, 


Sole 
Manufacturers. 


HILL  &  FORBES,  327  ST.  JAMES  ST.,  MONTREAL:    Agents  for  the  Province  of  Quebec. 


EL,  BENJ 


&C0, 


26,   28,   30   Front  St.   West,  TORONTO 

EMPTT^W    T-JnTTQl^'     SAMUEL,  SONS  &  BENJAMIN 
rslCjrl^lC^l-1     nUU^i^.      164  Fenchurch  St.,  London,  E.  C. 


Sole  Agents  for  the  Dominion  for 

Double  Truss 
Cornice  Brake 


Write  for  Circulars  and  Quotations, 
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MARKETS—  Continued 

will  likely  decrease  at  this  port  this  season, 
as  the  home  product  is  now  offered  at  less 
than  iron  can  be  imported  for.  We  quote  : 
Summerlee  and  equal  brands  of  Scotch  pig 
$19  to  $19.50  ;  Carnbroe,  $18,  and  Ferrona 
and  Siemen's,  $16  50  to  $17. 

Bar  Iron — The  bar  iron  market  does  not 
show  much  improvement.  In  an  ordinary 
way  it  sells  at  $1.75  or  $1.85,  according  to 
quantity,  but  as  we  have  noted  before,  the 
inside  figure  would  be  shaded  if  a  certain 
quantity  was  a  consideration. 

Sheet  Iron — There  is  no  change  in 
sheet  iron.  It  commands  $2  35  and  $2.40 
for  singles,  with  a  fair  trade  doing. 

Hoops  and  Bands — A  quiet  trade  is 
doing  at  .about  $2.30. 

Steel — Best  cast  steel  has  changed 
hands  at  rather  easier  prices,  viz.,  9%  to 
12c,  and  we  quote  :  Best  cast  steel,  g'/i  to 
12c.  ;  spring,  $2.50;  tire,  $2.50  to  $2.75; 
sleigh  shoe,  $2.40 ;  round  machinery 
steel,  $3. 

Galvanized  Sheets  —  There  is  no 
change  in  these,  and  business  is  quiet.  Or- 
dinary have  been  moved  at  4X  to  5c,  and 
we  quote  :  4)4  t0  5C-  f°r  ordinary  brands  ; 
Morewood,  6  to  6Xc ;  tinned  sheets,  coke, 
No.  24,  6  to  6%c.;  No.  26,  6>£  to  6^c,  and 
the  usual  extra  for  larger  sizes. 

Tin  Plate — Demand  for  tin  plate  has 
shown  some  improvement  during  the  week. 
Round  lots  of  cokes  for  importation  have 
been  taken  at  rather  low  prices,  viz  ,  $2  70  to 
$2.72^.  We  quote  :  Cokes,  $3  to  $3.25,  ac- 
cording to  qualuy  and  quantity,  and  char- 
coal, $3.50  to  $4. 

Canada  Plates — There  is  a  fair  de- 
mand for  this  line  as  usual  at  this  season  of 
the  year.  Prices  are  firm  at  $2.35  to  $2.40, 
as  to  quality. 

Terne  Plates — There  is  a  fair  enquiry 
for  terne  plates  at  the  recent  decline — $6.50 
to  $6.75. 

Copper  —  There  has  been  no  further 
change  in  copper  this  week,  and  it  has  been 
moved  at  9^  to  100,  according  to  quality. 

Tin — This  line  is  quiet  and  unchanged  at 
18  to  19c. 

Spelter — Rules  dull  but  steady  at  $4.50 
to  $475. 

Antimony — No  feature,  and  the  price 
unchanged  at  io>£  to  12c. 

Lead — Very  little  business  is  to  note  in 
lead,  which  is  unchanged  at  $2.75  to  $3 

Sheet  Zinc — Remains  as  before  at  $5  to 
$525. 

Cement — The  stock  of  cement  now  on 
hand  is  estimated  at  5,000  barrels,  which  is 
considered  large  for  this  season  of  the  year. 
Sales  made  during  the  week  were  one  lot 
5,000  brls.  and  one  lot  of  3,000  brls.  on 
Western  account.  There  has  been  a  good 
many  enquiries  for  round  lots  on  Western 
account,  and  a  large  business  is  anticipated 
by  the  time  first  arrivals  come  to  hand.    Sales 


for  future  delivery  are  being  made  at  10  to 
15c.  per  brl.  below  quotations.  On  the  whole 
business  is  active.  We  quote :  English 
brands  $205  to  $2  15,  and  Belgian  $1.90 
to  $2.  In  firebricks  a  good  trade  is  reported 
in  small  lots  at  $18.50  to  $22.50  per  1,000 
as  to  brand. 

PAINTS  AND  OILS. 

This  market,  owing  to  the  competition  be- 
tween dealers  in  leads  and  colors  and  oils 
and  turpentine  is  very  unsettled,  and  prices 
are  hard  to  quote.  A  fair  volume  of  trade 
passing,  but  for  the  reason  already  men- 
tioned, buyers  are  not  at  all  urgent.  Linseed 
has  been  cut  fully  3  cents  on  the  week. 
We  quote:  Choice  brands  of  white  lead, 
$4.75  ;  No.  1,  $4.50;  No.  2,  $4.25;  No.  3,  $4  ; 
No.  4,  $3.75;  dry  white  lead,  4^c; red  lead, 
pure,4Xc-;  No.  1, 4c;  zinc  white, pure, $7.25; 
No.  1,  $6.25;  No.  2,  $5.25;  linseed  oil,  round 
lots,  raw,  55c,  boiled,  58c;  steam  refined 
seal  oil,  45  to  46c. 

GLASS. 

The  glass  market  is  quiet.  We  quote  $1.25 
for  first  break  ;  $1.30  second  break,  per 
50  feet  ;  $325  for  first  break  per  100 
feet  ;  putty  in  bulk,  $1.85. 

PETROLEUM. 

Navigation  has  opened,  and  the  demand 
for  both  American  and  Canadian  oil  has  im- 
proved from  country  points,  and  some  fair- 
sized  lots  have  been  shipped.  The  cutting 
in  prices  among  local  jobbers  generally  is 
over.  The  tone  is  steady,  and  prices  un- 
changed. We  quote  Canadian  refined  at 
lie.  in  shed  at  Montreal  for  round  lots,  and 
ul^c.  for  small  quantities.  American  petro- 
leum, i6r.  in  car  lots,  i6j£c.  in  10-barrel 
lots,  i6^c.  in  5-barrel  lots,  and  17XC  f°r 
single  barrels,  net  cash  ;  American  benzine, 
23  to  25c.  ;  Canadian  benzine,  io^c.  Petro- 
lea  ;  i2^c.  Montreal. 

HIDES. 

Calf  skins  are  lower  at  5c,  and  the  first 
sale  for  many  weeks  was  made  yesterday, 
being  one  lot  of  4,500  skins,  said  to  be  at  a 
price  which  shows  a  loss  to  the  seller.  The 
season  for  sheepskins  is  about  out,  and  in 
order  to  secure  as  many  as  possible,  some 
dealers  have  paid  as  high  as  85  and  90c, 
while  the  market  rate  was  75  and  80c.  each, 
lamb  skins  coming  in  more  freely  at  10  and 
1 5c.  each.  The  opposition  in  beef  hides  has 
been  much  quieter  during  the  week,  and 
dealers  state  they  have  had  little  difficulty 
in  buying  at  y/zC,  2}ic,  and  i>^c.,for  1,  2 
and  3 

TALLOW. 

The  tallow  market  is  steady  at  6%  to  7c. 
with  a  fair  business  doing. 

"WOOL. 

Wool  business  continues  quiet.  We  quote: 
Cape,  14  to  i^l/zz.\  Canadian  fleece,  17  to 
20c. ;  B.A.  scoured,  26  to  34c;  pulled  wool, 
supers,  20  to  21c;  extras,  23  to  26c;  and 
Northwest  wool,  11  to  12c. 


METALLIC  ROOFING  C9^ 
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MONTREAL    TRADE    NOTES. 

The  local  nail  makers  held  a  meeting  this 
week.  Interesting  developments  are  ex- 
pected to  be  the  outcome. 

The  cutting  in  petroleum  is  said  to  be  over, 
the  action  of  one  or  two  of  the  big  handlers 
having  checked  it. 

Drummond,  McCall  &  Co.  report  placing 
several  good  orders  for  the  well  known 
C.  I.  F.  charcoal  iron  of  the  Canadian  Iron 
Furnace  Co. 

Importations  this  year  of  foreign  iron  are 
expected  to  show  a  material  decrease.  There 
is  certainly  much  less  ordered  so  far  than  in 
previous  seasons. 

The  merry  war  in  the  paints  and  oils  trade 
goes  on  apace.  Since  last  week  the  latest 
developments  have  been  declines  in  the 
price  of  linseed  oil  and  turpentire. 

Householders  are  beginning  to  put  out 
their  Venetian  blind?.  W.  H.  Cottingham 
&«Co.'s  "ad."  will  recall  to  mind  a  very  ne- 
cessary adjunct  to  all  blinds  that  should  be 
just  so. 

Both  Wm.  McNally  &  Co.  and  Francis 
Hyde  &  Co.,  note  enquiries  for  cement  from 
the  west  and  locally,  to  be  better.  Quite  a 
few  lots  have  been  placed  by  both  firms  in 
the  former  section. 

English  sales  agents  report,  as  intimated 
in  this  journal  some  time  ago,  that  Ameri- 
can sellers  are  taking  quite  a  number  of  or- 
ders for  steel  plates,  wire,  and  nails  at 
figures  that  are  less  than  cost. 

The  demand  for  the  steel  clad  bath  is 
ever  en  the  increase  according  to  H.  Mc- 
Laren &  Co.  Anyone  who  has  ever  expeii- 
enced  the  improvement  and  many  other  ad- 
vantages conferred  by  one  of  these  baths  is 
bound  to  have  one. 


TORONTO   MARKETS. 

Toronto,  April  27,  1894. 

HARDWARE. 

TRADE  does  not  exhibit  the  same 
activity  this  week  as  far  as  new  busi- 
ness is  concerned,  but  there  is  a  good 
deal  of  bustle  around  the  shipping  rooms 
sending  out  goods.  The  fact  that  the  farm- 
ers are  busy  seeding  accounts  for  a  quiet 
country  trade.  Large  quantities  of  nails  are 
going  out,  and  green  wire  cloth  is  in  active 
request,  and  there  is  the  usual  seasonable 
demand  for  poultry  netting.  Cutlery  is  still 
moving  out  fairly,  and  the  same  may  be  said 
of  coil  chain,  ware  and  tools.  Country  pay- 
ments show  slight  improvement,  but  those 
in  the  city  are  still  slow. 
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MA  SKKTS—  Continued 

Wire — Much  as  before,  annealed,  gal- 
vanized, and  barbed  being  all  in  fair  de- 
mand at  unchanged  prices. 

Rope — Demand  continues  fairly  good  at 
unchanged  prices.  We  quote  :  Sisal, 
7-16  in.  and  larger,  6^c;  %,  5-16,  Y%  in., 
7%c;  Manilla,  7-i6in.and  larger,  9  to  qXc; 
X,  5-16,  ^in,9^too#c. 

Cutlery — Trade  keeps  up  fairly  well  in 
a  sorting-up  way.  There  is  still  some  am- 
biguity in  regard  to  the  meaning  of  some  of 
the  tariff  change',  and  some  of  the  local 
houses  are  now  in  communication  with  the 
authorities  at  Ottawa.  These  remarks  ap- 
ply particularly  to  bread  knives,  kitchen 
knives,  cooks'  knives,  carvers  and  forks,  ham 
slicers,  and  table  steels,  upon  which  a  ruling 
is  asked  as  to  classification. 

Cut  Nails — Business  in  this  line  shows 
if  anything  more  activity.  Base  price  is  un- 
changed at  $1.85. 

Wire  Nails — Movement  is  brisk  in  this 
line  also,  at  the  unchanged  base  price  of 
$1.90,  with  5c.  less  for  car  lots. 

Horseshoe  Nails — Business  is  fairly 
good  and  prices  unchanged,  li  C."  being 
quoted  at  60  per  cent,  and  "B.B."  and  "M." 
at  60  and  2}4,  per  cent. 

Green  Wire  Cloth— An  increased 
demand  has  developed  during  the  week  and 
an  active  business  is  now  being  done.  Prices 
unchanged  at  $1.85  to  $1.90  per  100  sq.  feet. 

Screen  Doors  and  Windows— Quite 
a  few  are  going  out  but  the  movement  is  not 
so  brisk  as  the  trade  would  like  to  experi- 
ence. 

T^CKS — Trade  is  fair  in  small  orders. 

Chain — Coil,  tug  and  trace  chain  are 
moving  fairly  well  at  unchanged  prices. 

Horseshoes — Demand  continues  steady 
for  small  lots  We  quote  :  $3.80  Toronto, 
and  $3.85  London. 

Ware — Demand  keeps  up  fairly  well  for 
Peerless,  Whie,  and  Eclipse  ware. 

Lawn  Mowers — Business  continues  to 
improve,  but  the  output  is  still  light. 

Sporting  Goods — There  is  nothing  par- 
ticularly new  to  mention  in  this  line,  busi- 
ness being  only  fair. 


Plumbers'  Supplies— Country  trade  is 
fair  and  city  trade  still  quiet. 

Iron  Pipe — Demand  continues  good  and 
stocks  light.  We  quote  :  From  %  to  1  in., 
67^  to  70  per  cent.  ;  iX  to  2  in.,  70  to  70 
and  10  per  cent.  ;  galvan;zed  iron  pipe, 
A7lA  to  50  per  cent. 

Builders'  Supplies— Much  as  before, 
country  trade  fair  and  city  trade  quiet. 

Milk  Can  Trimmings — Season's  trade 
is  gradually  nearing  the  end,  business  now 
being  largely  confined  to  a  special  order 
here  and  there. 

Clothes  Wringers— Business  keeps 
good  with  supplies  comparatively  slow  in 
coming  forward.  Prices  are  unchanged  at 
$29  per  dozen. 

Tools — Demand  continues  seasonably 
good. 

Hinges — There  is  still  a  demand  for 
heavy  "  T"  and  barn  door  hinges. 

Bird  Cages — Business  is  still  quiet  and 
lacking  in  feature. 

METALS. 

Little  or  no  marked  features  have  de- 
veloped during  the  week.  Bar  iron  is,  if 
anything,  in  better  request,  but  the  same 
thing  can   hardly  be  said  for  pig  iron. 

Pig  Iron — There  have  been  some  en- 
quiries, but  they  do  not  appear  to  have  led 
to  much  business.  We  quote  :  Summerlee, 
$21  to  $21.50  ;  Carnbroe,  $20  to  $20.50  ; 
Siemen's,  $18.75  t0  $IQ- 

Rogers,  Brown  &  Co.,  Buffalo,  report  the 
Toronto  market  for  American  pig  iron  as 
follows  :  It  cannot  be  said  that  trade  has 
improved  in  every  city  and  town  in  this 
territory,  but  there  is  unquestionably  more 
activity  in  the  aggregate.  Some  sections 
are  flatter  than  at  any  time  since  the  present 
depression  commenced,  while  others  are  en- 
joying a  refreshing  increase  in  business. 
Notwithstanding  this  a  feeling  of  great 
discouragement  meets  one  on  every  hand. 
We  quote  for  cash  f.o.b.  cars,  Toronto, 
in  bond :  No.  1  X  foundry  strong  coke 
iron,  Lake  Superior  ore,  $12.75;  No.  2  X 
foundry  strong  coke  iron,  Lake  Superior 
ore,  $12.25;  Jackson  County  silvery,  No.  1, 


$16.80  to  $18.30;  Lake  Superior  charcoal, 
$15.80;  Southern  soft,  No.  i,$ii.5o;  South- 
ern soft,  No.  2,  $11.25. 

Bar  Iron — A  little  better  business  is  re- 
ported, but  the  volume  is  still  light.  Ruling 
prices  are  $1.75  for  round  lots  and  $1.80  to 
$1.85  for  ordinary  lots. 

Sheet  Iron — There  is  a  call  for  20  and 
30  sheet  lots  for  satisfying  present  wants. 
We  quote  :  8  to  16  gauge,  $2.75;  18  ditto, 
$2.25;  20  ditto,  $2.35;  ditto,  22-24  $2.50;  26 
ditto,  $260;  28  ditto,  $2.75. 

Sheet  Steel — There  is  scarcely  any- 
thing doing  in  this  line,  and  prices  remain 
same  as  quoted  last  week.  We  quote  :  8 
to  16  gauge,  $3  per  100  pounds  ;  8  to  20, 
$2.75  ;  22  to  24,  $2.90  ;  26,  $3.25. 

Boiler  Tubes — Business  in  this  line 
also  lacks  life  and  special  feature  except  it 
be  dulness.  We  quote:  ij4  inch,  8c;  2 
inch,  9c;  2%  inch,  10c;  2]/z  inch,  io^c;  3 
inch,  I2j£c;   3%  inch,  i6c.;4  inch,  21c. 

Galvanized  Iron — There  have  been  a 
few  calls  for  case  lots,  but  there  is  nothing 
doing  in  the  way  of  import.  We  quote  28 
gauge  at  A,%  to  4^c.  in  case  lots. 

Ingot  Tin — Demand  is  largely  for  100-lb. 
lots  and  prices  remain  low  ;  19  to  20c.  is  the 
idea  for  small  lots. 

Ingot  Copper — There  is  a  call  for  a  few 
small  lots.  Prices  are  easy.  We  quote  9^  to 
io_J4c.  according  to  quantity. 

Corrugated  Iron — Business  is  brisk, 
and  some  large  shipments  are  repotted  to 
British  Columbia.  We  quote:  "Owl"  brand 
from  genuine  steel  plates,  zinc  coated,  $4.25 
to  $6.00  per  square;  painted  steel,  same 
brand,  $3  00  to  $4  75,  according  to  gauge. 

Sheet  Copper— Quantities  moving  are 
still  small  and  prices  are  as  before  at  15  to 
17c.  per  lb. 

Zinc  Spelter — Stocks  are  still  heavy  and 
prices  as  before.  We  quote  :  Domestic,  4X 
to  4^c.;  foreign,  6,%  to  4^c. 

Tin  Plates — Much  as  before,  with  prices 
same  as  fast  week,  namely:  $3.50  to  $3  75 
for  I  C. 

Terne  Plates — Quiet  and  unchanged  at 
$6.75  to  $7  50  per  box  20  x  28. 

Zinc  Sheets— Quiet  at  5  to  s%c. 

Hoops  and  Bands — A  few  carload  lots 


Best  Value 


on   Earth. 


These  are  the  Furnaces  that  secure,  the 
trade  for  dealers  who  handle  them. 
They  have  no  rivals  but  many  imitators. 


Clare  Bros.  &  Co. 


....Preston,  Ont. 
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MA  BKETS. — Continued 

of  American  steel  hoops  and  bands  have 
been  selling  at  $2.20  laid  down  ;  iron  ditto, 
ioc.  dearer.  We  still  quote  $2.40  to  $2.50 
for  English  hoops  and  bands. 

Canada  Plates— Import  orders  are  still 
being  booked,  but  shipment  from  stock  is 
light.  All  dull,  $2.60  to  $2.65  ;  half  polished, 
$2.65  to  $2  75  ,  and  all  bright,  $2  90. 

Solder — There  is  not  much  doing  yet 
and  prices  ate  unchanged  at  last  week's  re- 
duction, namely,  14^  to  15c. 

Pig  Lead — There  is  some  call  for  small 
lots  at  z}i  to  3c. 

Antimony — Some   good    orders  are  re- 
ported for  import  at  93^  to  ioc. 
GLASS. 

The  conditions  are  much  as  before.  De- 
mand is  good  but  there  are  no  stocks  where- 
by to  satisfy  it.  Prices  are  unchanged  at 
$1.20  to  $1.25. 

PAINTS  AND  OILS. 

As  noted  elsewhere,  the  turpentine  and 
linseed  oil  associations  have  dissolved,  and 
prices  are  much  lower  in  consequence.  Lin- 
seed oil  is  quoted  at  5.3  yi  for  raw  and  at 
56}4c.for  boiled  delivered  Toronto.  Demand 
is  good  at  these  prices.  Turpentine  is  quot- 
ed at  41  to  42c.  delivered  Toronto,  said  to 
be  the  lowest  price  ever  touched.  This  is 
a  drop  of  about .  5c.  Trade  is  lively  in 
turpentine  since  the  drop  in  price.  Demand 
has  slackened  off  considerably  and  trade  is 
now  awaiiing  re-orders.  In  some  quarters, 
however,  there  is  still  a  good  trade  doing. 
Demand  for  white  lead  has  also  fallen  off. 
Anyhow,  no  one  is  anxious  to  push  trade  in 
view  of  the  low  prices  ruling  ;  4^  to  4j^c. 
is  the  ordinary  quotation.  In  pans  green 
business  will  likely  continue  quiet  until  the 
consumptive  demand  springs  up.  Prices  are: 
50  or  100  lb.  drums,  \i%z.;  1  lb.  packages, 
i4^c.  Castor  oil  is  in  good  demand  at  the 
lower  prices,  but  the  market  is  weak.  We 
quote:  Case  lots,  b%  to  b%c;  single  tins, 
7c. 

OLD  MATERIAL. 
Trade  is  improving  slowly,  and  dealers  re- 
port a  brighter  business  outlook  for  the 
future.  Prices  remain  unchanged.  We 
quote  prices  paid  by  dealers  as  follows  : 
Agricultural  scrap,  55c.  per  cwt  ;  machin- 
ery cast,  60c.  per  cwt.;  stove  cast  scrap, 
35  to  40c.  ;  No.  1  wrought  scrap,  40c. 
per  cwt.  ;  N0.2,  including  sheet  iron,  hoop 
ironand  mixed  steel,  ioc;  newlightscrap  cop- 
per 6%  to  7c;  heavy  scrap  copper  7%, 
to  7}ic;  old  copper  bottoms  b%  to  6^c; 
light  scrap  brass  4c;  heavy  yellow  scrap 
brass  6c;  heavy  red  scrap  brass,  6^  to 
7c;  scrap  lead,  1%  to  2c;  scrap  zinc, 
il/i  to  2c. ;  scrap  rubber,  2  t0  2>^c. ;  country 
mixed  rags,  60  to  75c  per  100  lbs.;  clean 
dry  bones,  45  to  55c.  per  100  lbs.  ;  borings 
and  turnings,  10  to  15c. 

SEEDS. 
There  is  no  material  change  in  the  situa- 
tion.    Market  has  been  remarkably  steady 
during  the  week,  and  although  orders  are 


getting  smaller  every  day,  there  is  still  a 
fair  business  doing.  Stocks  are  low.  Jobbing 
prices  rule  as  follows  :  Red  clover,  $6.25 
to  $6.50;  alsike,  $5.50  to  $8.50;  with  in- 
ferior qualities  and  really  fancy  stuff  quotable 
at  lower  and  higher  prices  respectively. 
HIDES,  SKINS,  AND  WOOL. 

Wool — Combing  is  quoted  at  17  to  18c, 
and  clothing  19  to  20c;  extras  are  bought  at 
22  to  23c.  and  are  sold  at  23  to  24c. ;  supers 
are  bought  at  18  to  19:.  and  are  sold  at  19 
to  20c 

Hides — Steady  at  3c  for  No.  1  gieen  and 
3%c.  for  heavy  steer  hides  of  60  lbs.  and  over. 
No.  1  cured  are  quoted  at  3)4c. 

Tallow — Dealers    are    paying     5c.    for 
rendered  tallow  in  brls.   and  sXc-  f°r  ren" 
dered  in  cakes.     The  jobbing  price  is  52^c. 
PETROLEUM. 

Trade  remains  fairly  good.  The  demand 
for  lubricating  oils  is  reported  fair.  Prices 
are  unchanged.  We  quote  :  5  to  10  barrel 
lots,  imperial  gallon,  Toronto — Canadian, 
12  to  12 YzC.  ;  carbon  safety,  \t,%  to  16c.  ; 
Canadian  water  white,  16  to  17c;  American 
water  white,  18  to  19:.  ;  photogene  20c. 

MARKET    NOTES. 

A  1  Clear  is  the  name  of  a  new  sheet  glue 
that  is  being  put  on  the  market  by  Stewart 
&  Wood. 

H.  S.  Howland,  Sons  &  Co.  are  in  receipt 
of  a  consignment  of  Askham's  table  and 
pocket  cutlery. 

The  Consumers' Cordage  Co.  expect  to  put 
the  trade  in  possession  of  their  prices  on 
binder  twine  in  a  few  days. 

Turpentine  is  down  5c  per  gallon  to  41  to 
42c ,  and  linseed  oil  ic.  to  53j£c.  for  raw 
and  $6}4c.  for  boiled,  delivered  Toronto. 

The  Toronto  Silver  Plate  Co.  are  manu- 
facturing   to  order   silverware  for  the  new 

C.  P.  R.  station  at  Calgary,  and  the  Sydney 
Hotel  Co.,  of  Sydney,  N.S. 

Now  that  the  boats  are  running  from  To- 
ronto to  Kingston,  merchants  in  this  city 
expect  to  reap  much  benefit  from  the  lower 
rates  of  freight  obtaining. 

The  Toronto  Fence  and  Ornamental  Iron 
Works  report  having  completed  this  week 
a  handsome  iron  fence  for  the  residence  of 

D.  E.  Thomson,   Q.C.,   Queen's  Park,  To- 
ronto. 

A  general  agency  of  W.  Jessop  &  Sons, 
the  well  known  English  steel  and  iron  manu- 
facturers, has  been  opened  in  Colborne 
street,  Toronto.  Chas.  L.  Bailey  is  the 
manager  and  his  territory  covers  British 
North  America. 

Champion  Polish  is  the  name  of  a  polish 
that  is  prepared  by  Ed.  Carter,  of  Clinton. 
It  is  admirably  adapted  for  cleaning  silver, 
nickel  plate,  brass,  copper,  cutlery,  tinware 
and  glassware. 

Business  has  been  better  in  Simcoe  this 
spring  than  it  was  the  same  time  a  year  ago. 
A  number  of    buildings  are   being  erected, 


and  the  farmers  speak  encouragingly  of  the 
crop  prospects,  and  A.  D.  Ellis,  the  well- 
known  hardware  merchant  of  that  place,  has 
been  reaping  the  benefit  therefrom. 

The  Toronto  Smelting  Works  report  a 
good  demand  for  solder.  "  Our  Hercules 
metal  is  now  being  u;ed  in  preference  to  all 
other  babbitt  metals  on  the  market,"  said  a 
member  of  the  firm.  "  The  cause  of  this  is, 
while  of  the  best  quality,  it  is  the  cheapest." 
Toronto  Cutlery  Co.  report  trade  rather 
quiet,  and  dealers  buying  carefully.  "There 
are  quite  a  number  of  orders  coming  in,  but 
they  are  mostly  small,"  said  a  member  of 
the  firm.  "  The  trade  in  British  Columbia  is 
better  than  in  Quebec  or  Ontario  with  us  at 
present." 

The  Gurney  Foundry  Co.  report  a  more 
than  usually  large  demand  for  oil  vapor  and 
gas  stoves.  "  We  are  taxed  to  our  full 
capacity  to  fill  our  orders,  and  we  have  re- 
ceived many  flattering  comments  on  our 
Oxford  Oil  Gas  Stove,  some  coming  from 
the  very  heart  of  the  oil  region." 

The  Toronto  Silver  Plate  Co.  will  issue 
about  the  first  week  in  May  a  catalogue 
illustrating  prize  cups,  trophies,  medals  and 
electro-plated  goods,  particularly  suitable  for 
sporting  competitions,  a  copy  of  which  they 
will  be  pleased  to  furnish  the  trade  on  appli- 
cation. 

The  Alabastine  Co.,  Paris,  Ont.,  are  run- 
ning their  factory  night  and  day  endeavoring 
to  fill  orders  for  Church's  Cold  Water  Ala- 
bastine and  Potato  Bug  Finish.  They  are 
turning  out  nearly  100  barrels  per  day  of 
Bug  Finish.  No  cry  of  dull  times  with  them. 
Good  goods  and  printers'  ink  always  tell. 

The  James  Robertson  Co.,  Toronto,  re- 
port having  been  compelled  to  work  over- 
time, owing  to  the  large  run  on  paints  and 
oils.  "There  is  also  a  big  demand  for  other 
lines,  principal  among  them  being  lead  pipe, 
and  there  is  but  little  prospects  of  our  being 
up  with  our  orders  for  some  time  to  come," 
said  a  representative  of  the  firm. 

The  Collins  Manufacturing  Co.,  Toronto, 
report  having  established  agencies  in  Van- 
couver and  Winnipeg.  The  firm  say  :  "  We 
are  shipping  away  a  great  deal  of  our  Hatha- 
way fence  wire  to  Quebec.  We  have  been 
having  a  great  many  orders  from  that  quarter, 
many  of  which  we  attribute  to  our  advertise- 
ment in  Hardware." 

The  McClary  Mfng.  Co.,  Toronto,  report 
that  they  have  just  received  samples  of  the 
Monarch  Vapor  Stoves  and  the  McClary 
Steel  Plate  Range.  The  firm  say  :  "  We 
are  having  a  large  demand  for  milk  deliver- 
ing cans  and  other  dairy  supplies.  We  are 
also  having  an  early  call  for  refrigerators, 
and  the  demand  for  lamps  and  gas  stoves  is 
good." 

Chas.  Boeckh  &  Sons,  brush  mfgrs.,  To- 
ronto, report  that  though  the  bulk  of  the 
spring  trade  is  supplied  in  paint  brushes, 
they  are   still  receiving  a   large  number   of 
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sorting  up  orders  :  "  We  are  now  manu- 
facturing a  new  line  of  stable  brooms,  whk  h 
are  made  of  broom  corn,  and  are  very  much 
lower,  wear  equally  as  good,  and  sweep 
cleaner  than  the  old  style,"  sa  d  a  member 
of  the  firm.  "  We  are  also  offering  the  trade, 
for  the  spring  cleaning  season,  a  superior  line 
of  feather,  hair,  and  cornice  dusters.  We 
are  now  issuing  a  handsome  show  card, 
illustrating  our  brand  of  brushes,  which  we 
will  be  glad  to  forward  to  dealers  on  appli- 
cation." 

The  Metallic  Roofing  Co.,  Toronto,  re- 
port a  good  demand  for  metallic  shingles, 
principally  in  Ontario.  "  There  is  a  big  de 
mand  from  Manitoba,  but  navigation  not 
having  opened  yet,  we  are-  not  shipping 
much,"  said  a  member  of  the  firm.  "  We 
have  received  the  contracts  for  the  placing 
of  Hayes'  patent  lathing  in  the  Kingston 
Infirmary  and  the  Walker  Building  at 
Windsor.'' 

The  following  explains  itself  :  The  Fair- 
banks' Standard  Scales,  Office  of  The  Fair- 
banks Co.,  83  Milk  street,  Boston. 
Magnolia  Metal  Co.,  Cable  addres--, 

New  York,  N.Y.  "Fairbanks." 

Gentlemen, — We  are  compiling  a  new 
catalogue,  comprising  all  the  articles  which 
we  are  now  selling  in  our  department  of 
railway  and  manufactory  supplies.  We  de- 
sire to  take  this  opportunity  to  add  to  the 
line  of  goods  which  we  are  handling,  and 
would  like  to  make  arrangements  with  you  to 
take  up  the  sale  of  your  goods  and  illustrate 
the  same  in  our  catalogue.  The  book  we 
intend  to  issue  will  consist  of  300  pages  of 
the  size  of  8x1 1%,  outside  measure,  and  will 
be  placed  in  the  hands  of  every  customer  of 
ours,  both  at  home  and  abroad.  We  handle 
only  the  highest  grade  of  goods,  and  believ- 
ing that  your  manufactures  are  strictly 
first-class  in  every  respect,  we  wish  to  give 
you  an  opportunity  to  have  them  listed  in 
our  catalogue  to  the  extent  of  one  or  more 
pages,  provided  you  are  willing  to  bear  the 
expense,  which  will  not  be  great.  The  cost 
of  distribution  will  be  borne  by  us.  Please 
favor  us  with  an  early  reply,  as  we  are  mak- 
ing this  offer  only  to  a  limited  number  of 
manufacturers,  and  our  book  will  shortly  be 
leidy  for  the  press. 

Yours  truly, 

The  Fairbanks  Company, 

Signed,  R.  L.  T.  Evans. 


UNITED  STATES  MARKETS. 

New  York,  April  27,  1894. 

PIG  TIN — The  market  was  a  shade 
firmer,  chiefly  under  the  influence  of 
advices  by  cable  of  about  7s.  6d.  ad- 
vance in  London  prices.  Speculative  in- 
terest continues  very  tame,  and  the  market 
bare  of  other  features  than  indication  of 
tendency  to  sell  May  and  June  deliveries  at 
about  o.  ioc.  under  the  prices  current  for  spot. 
Carload  lots  of  Straits  were  sold  at  1960c. 
net  cash,  prompt  delivery,  and  smaller  quan- 
tities at  about  the  usual  premium. 

Copper — About  300,000  lbs.  electrolytic 
have  been  purchased  recently  at  <)%c.    This 


WIRE 


Close  prices  for  import  on  all   kinds  of  fencing 
and  other  wire,   also  on    IRON   and   STEEL 


of  all  grades. 


A.  C.  LESLIE  &  CO.,  Montreal  and  Toronto. 


Pure  Southern 


TURPENTINE  9^m^ 

Remember,  we  are  headquarters  for  the   pure  article,  and   intending  purchasers  will  do 

well  to  get  our  price  before  placing  their  orders. 
Every  barrel  of  Turpentine  we   ship  is   accompanied    by  our   printed  guarantee  that  it 

is  ABSOLUTELY  PURE- 

We    Are    Not  Members    of   any   Combine. 

FRANCIS,  FROST  &  CO.,  33  Front  St,W„  TORONTO 


BEST  ON  THE  MARKET. 

Manufactured  by  Write  for  sample  cards  and  prices. 

The  James  Robertson  Co.  Ltd.,  Toronto 


THE  WHITMAN  &  BARNES  MFG.  CO. 

Canadian   Branch:    St.  Catharines,  Ont. 


NO.  1 


Nail  Hammer 


n 


It  cannot  be  excelled  in  quality  or  finish  by 
any  Hammer  mauufactured. 


Our  "Garden  City"  Nail  Hammer 


GET    OUR    PRICES  and 
TRY    OUR    GOODS 


Is  the  best  and  cheapest 
"Solid  Cast  Steel "  Ham- 
mer on  the  market.  .  .  . 


We  aim  to  keep  in  stock  a  full  line  of  Hammers,  Sledges, 
etc.,  and  will  make  prompt  shipments 
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was  tnken  to  fill  orders  placed  some  time  ago 
with  a  prom  nent  company  that  is  at  present 
seriously  inconvenienced  by  the  Northwest- 
ern railroad  strike.  Apart  from  this,  only 
routine  business  was  reported,  and  the  mar- 
ket is  at  present  rather  slow.  Prices  remain 
quite  steady,  however,  at  9^c.  for  Lake, 
9XC-  f°r  electrolytic,  and  9  to  gy$c.  for 
ordinary  casting  stock. 

Pig  Lead — Outside  of  routine  business, 
involving  little  else  than  single  carload  lots, 
nothing  was  reported,  and  the  market  had  a 
dull  appearance.  The  offering  was  not  urg- 
ent, however,  and  prices  remained  quite 
steady  at  3.35  to  3-47j£c.  for  common  west- 
ern. St.  Louis  wire  to  the  Metal  Exchange 
quoted  3  22^  to  3.25c.  The  London  cable 
was  £9  2s.  6d.  for  soft  Spanish. 

Spelter — Little  business  was  done  on 
the  spot,  but  some  purchases  were  reported 
of  ordinary  western  at  3.25c.  in  St.  Louis. 
Prompt  shipments  were  quite  freely  offered 
at  3.50  to  3  55c,  delivered  here  or  at  com- 
mon point.  Autumn  deliveries  were  3  52^ 
to  3-57/^c.  bid  on  'Change.  St.  Louis  wire 
to  the  Metal  Exchange  quoted  3.30c.  Lon- 
don cable  quoted  ,£15  13s.  gd.  for  good  mer- 
chant brands. 

Antimony — Only  moderate  sales  report- 
ed, but  the  market  quite  steadv,  with  8^  to 
Zy»c.  quoted  for  Hallett's  and  10  to  io^c. 
for  Cookson's  on  spot. 

Tin  Plate — Business  was  very  moderate 
and  the  demand  positively  dull.  Neither 
spot  goods  or  future  deliveries  seemed  to  be 
wanted  except  in  a  very  limited  way.  Hold- 
ers are  not  forcing  matters,  but  competition 
is  keen  for  such  orders  as  come  upon  the 
market,  and  prices  are  therefore  rather 
weak. 

Iron  and  Steel — In  pig  iron  there  is 
little  doing  at  the  moment.  Purchases  are 
mostly  of  lots  of  a  few  hundred  tons  and 
rather  slow  at  that;  the  demand  is  without 
visible  improvement.  In  prices  no  radical 
changes  take  place,  but  the  undertone  is  still 
rather  weak. 

Old  material  was  in  fair  demand,  but  bids 
were  almost  invariably  below  holders'  ideas 
of  value,  and  that  fact  served  to  check  busi- 
ness more  or  less. 

Nothing  new  transpired  in  the  market  for 
steel  rails  or  rail  fastenings.  Business 
moderate  and  chiefly  at  old  prices.  Demand 
showing  little  if  any  improvement.  In 
structural  steel,  plates  and  the  lighter  pro- 
ducts of  the  mills,  the  situation  is  about  the 
same  as  it  has  been  for  some  time  past. 
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ESSAY  Competition  closes  Tues- 
day. Get  to  work.  Remember  $20 
goes  to  the  first,  $10  to  the  second 
and  $5  to  the  third.  "  Causes  of 
Failure  in  the  Hardware  Trade  and 
How  Avoided  "  is  the  subject. 


THE   LITTLE  DETAILS. 

•AKE  care  of  the  pence,"  says  the 
old  proverb,  "and  the  pounds  will 
take  care  of  themselves."  This, 
R.  Knight  in  Sydney  Storekeeper  says,  is  a 
point  never  to  be  lost  sight  of,  be  your  busi- 
ness large  or  small.  And  it  is  equally  im- 
portant that  regard  should  be  had  to  the  re- 
lation of  expenses  to  gross  profits.  This,  it 
has  been  declared,  "  is  the  most  important 
factor  in  any  man's  business.  Let  him  have 
control  of  his  expenses  and  he  has  the  key 
to  success."  These  are  wise  words.  But  it 
frequently  happens  that,  through  a  false 
sense  of  dignity,  some  retailers  delegate  the 
control  of  the  details  of  their  business  to  a 
head  clerk,  who  is  supposed  to  have  interest 
enough  in  the  business  to  look  with  great 
care  after  the  little  things,  but  who  seldom 
does.  No,  the  storekeeper  who  has  made 
the  biggest  success  of  his  business  has  taken 
off  his  own  coat,  rolled  up  his  own  shirt 
sleeves,  and  has  worked  early  and  late  look- 
ing after  every  detail.  In  this  way  he  has 
kept  himself  familiar  with  his  business  first- 
handed.  He  has  been  on  hand  always  to 
arrest  unnecessary  waste,  such  as  leakage 
or  damage  in  goods.  He  has  saved  un- 
necessary expense  in  the  use  of  light  and 
heat.  His  tools  and  store  utensils  have  last- 
ed longer.  He  has  made  the  old  broom,  as 
well  as  the  new,  sweep  clean  in  more  senses 
than  one.  He  has  an  intimate  knowledge 
just  where  each  speck  of  dirt  in  his  store 
was — and  would  still  have  been — had  he  not 
seen  it  removed  under  his  personal  direc- 
tion. He  recollects  vividly  just  how  the  new 
errand  boy  slammed  the  door,  endangering 
the  glass,  and  how,  in  dusting  the  office 
desk,  he  swept  the  ink-stands  on  the  floor, 
all  of  which  would  have  been  continued  had 
he  not  been  on  the  spot  with  the  proper  ad- 
monition. The  bookkeeper  can  always  use 
the  old  pen  a  little  longer,  and  a  gross  of 
pens  last  longer  when  the  "boss"  had  to  be 
asked  to  buy  them. 

It  may  seem  small  business  for  a  store- 
keeper to  attend  so  carefully  to  little  details, 
but  experience  has  shown  that  it  is  necessary. 
Carelessness  in  the  slightest  detail  estab- 
lishes a  precedent  for  future  wasting  ;  it 
opens  a  leak  which  grows  larger  and  larger. 
But  there  is  a  vast  difference  between  being 
careful  and  parsimonious.  A  storekeeper 
would  be  doing  a  careful  and  commendable 
act  in  stopp  ng  a  leakage  in  his  oil  barrel  by 
which  he  saved  a  gallon  from  absolute  waste, 
but  he  would  be  doing  an  act  of  libera'ity 
were  he  to  use  that  gallon  in  giving  a  little 
extra  full  measure  to  each  gallon  sold  from 
the  barrel,  and  a  parsimonious  act  were  he 
to  save  a  gallon  by  giving  scant  measure. 
There  is  a  great  difference  between  legiti- 
mate saving  and  parsimony.     The  one  is  the 


duty  of  every  retailer,  while  the  other  is  to 
be  condemned  by  all  fair-minded  men. 

There  is  also  a  difference  between  making 
and  saving.  We  have  seen  men  straighten- 
ing out  the  nails  drawn  from  packing  boxes 
that  they  might  ne  used  again,  while  cus- 
tomers were  in  their  store  to  be  served. 
There  is  too  much  saving  in  this  kind  for 
any  sort  of  making.  A  storekeeper  would 
do  better  to  throw  his  crooked  nails  in  the 
street.  Economy  not  guided  by  common 
sense  is  lost. 

There  are  a  hundred  ways  in  which  every 
storekeeper  can  reduce  that  comprehensive 
item  "general  expenses"  if  he  only  sets  his 
mind  to  it.  He  can  do  this  without  in  any 
way  impairing  the  efficiency  of  his  staff  or 
organisation.  But  in  order  to  economise 
wisely  and  well,  it  is  necessary  that  he  should 
keep  himself  in  touch  with  the  minutiae  of 
his  business.  The  ignorance  of  some  store- 
keepers in  a  large  way  of  business  of  the 
details  connected  with  their  establishment  is 
surprising.  Everything  is  left  to  the  heads  of 
departments,  who  often  discharge  their  re- 
sponsibility in  a  perfunctory  manner,  or  leave 
it  to- the  tender  mercy  of  a  subordinate.  But 
the  small  storekeeper,  the  man  who  reckons 
his  annual  turnover  by  hundreds  rather 
than  by  thousands,  should  keep  the  reins  of 
expenditure  in  his  own  hands  and  scrutin- 
ise every  outlay.  There  is  a  tendency  inher- 
ent in  many  natures  to  spend  fieely  when 
money  is  plentiful,  and  to  spend  niggardly 
when  times  are  hard.  This  spasmodic  sys- 
tem demoralises  a  man  and  weakens  his  re- 
solve. A  system  of  expenditure  should  be 
established  at  the  outset,  and  expenses  regu- 
lated with  a  strict  regard  to  profits  and  turn- 
over. It  is  well,  moreover,  to  examine  the 
system  itself  from  time  to  time,  and  see 
whether  it  is  in  complete  alignment,  so  to 
say,  with  the  conditions  of  the  business. 
Modifications  may  be  called  for,  either  in  the 
direction  of  additional  outlay  or  retrench- 
ment, for  there  is  such  a  thing  as  an  ex- 
travagant or  false  economy — such  a  thing  as 
being  "penny  wise  and  pound  foolish." 
But  the  storekeeper  who  carefully  watches 
his  expenses  and  keeps  them  within  due 
bounds  will  speedily  discover  whether  his 
economy  is  injuring  or  benefiting  his  busi- 
ness.   

CANADA'S  MINERAL  PRODUCTION. 

The  summary  of  the  mineral  production 
of  Canada  for  1893,  prepared  by  E.  D. 
Ingall,  of  the  Geological  Survey  Depart- 
ment, which  has  just  been  issued,  shows  a 
total  value  of  $19,250,000,  a  decrease  of  a 
quarter  of  a  million  on  the  value  of  the 
mineral  production  of  the  Dominion  for 
1892.  The  value  of  gold  for  1893  was  $927,- 
244  ;  of  nickel,  $2,076,351  ;  of  copper,  $875,- 
864  ;  of  iron  ore,  $298,018  ;  of  coal,  $8,422,- 
259  Of  the  124,053  tons  of  iron  ore  which 
were  converted  into  pig  iron,  55,947  tons  of 
the  latter  product  were  produced,  valued  at 
the  furnaces  at  $790,283. 
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Tempered  Steel 
Wire  Trace  Chains 


A  pair  of  these  trace  chains 
have  a  breaking  strain  of 


....4,500  LBS. 

PRICES  REDUCED  FOR  SEASON  1894. 


"WRITE    FOR    CATALOGUE. 


The  B.  Greening  Wire  Co.,  Ltd., 


Hamilton,  Canada. 


ASBESTINE 


For  Walls  and  Ceilings. 


Dries  Perfectly  Hard, 


■  .  WRITE  FOR  SAMPLE  CARD  OF  TINTS  ■  ■ 

TORONTO  LEAD  AND  COLOR  CO.,  Ltd. 

20  PEARL  STREET.  TORONTO. 


SUMMER 


oxroRD 


STOVES 


ECONOMICAL. 


EFFICIENT. 


BEAUTIFUL. 


Oxford  Gas  Ranges 


5  SIZES. 


Bakes,  Boils  and  Roasts  quickly 
and  uniformly. 

Are  Immense  Water  Heaters 

No  Waste.        No  Odor. 


GAS  RANGE. 


"  Oxford  Oil  Gas  Ranges 


5  SIZES. 


Makes  its  own  Gas  as  it  Burns  it. 

Makes  Gas  from  Ordinary  Coal  Oil. 

Bakes,  Roasts  and  Boils  perfectly.  Cost  of  Fuel  i^c.  per  hour. 

No  Odor.  No  Wick.  Q|L  GA8  RANGE 

PEOPLE  WILL  ASK  FOR  THEM.  YOU  MUST  HAVE  THEM. 

Send  for  Price  List  of  our  Latest  Production  THE  OXFORD  GRADUATE  Wood  and  Coal  Cook  Stove. 


THE  GURNEY  FOUNDRY  CO.,  ltd.,  Toronto.    THE  GURNEY-MASSEY  CO.,  ltd.,  Montreal 


20 


HARDWARE. 


BUSINESS  CHANGES. 

DIFFICULTIES,ASSIGNMENTS,  COMPROMISES. 

A.  Hauld,  general  store  and  lumber,  Le- 
tellier,  has  assigned. 

McKenzie  Bros.,  general  store,  Bucking- 
ham, Que.,  have  assigned. 

Thos.  Dawson,  general  store,  Raglan,  has 
assigned  to  W.  Bateman. 

Peter  Campbell,  general  store,  Anchat, 
N.S.,  is  offering  to  compromise. 

O'Sullivan  &  Clark,  stoves  and  tinware, 
London,  have  assigned  to  W.  A.  Buchner. 

Hector  Nadeau,  general  store,  Middle  St. 
Francis,  has  assigned  to  Francois  Laforest. 

Boursier  &  Co.,  general  store,  St.  Martine, 
are  offering  to  compromise  at  40c.  on  the 
dollar. 

J.  P.  Michaud,  general  store,  St.  Hiliare, 
N.B.,  is  offering  to  compromise  at  50c.  on 
the  dollar. 

A  demand  of  assignment  has  been  made 
upon  McKenzie  Bros.,  general  store,  Buck- 
ingham, Que. 

The  creditors  of  the  estate  of  Hedden  & 
Staples,  general  merchants,  Franklin,  met 
in  assignee  B  lrber's  office  the  other  after- 
noon, r.nd  appointed  inspectors,  with  direc- 
tions as  to  the  disposal  of  the  estate. 

SALES   MADE   AND   PENDING. 

The  stock  of  J.  P.  Shaw,  general  store, 
Emsdale,  is  advertised  to  be  sold  by  auction. 

The  business  of  C.  H.  Bradwin  &  Co., 
general  store,  Clifford,  is  advertised  for  sale. 

The  stock  of  V.   Brault   &  Co.,  general 
store,  St.  Louis  de  Gonzague,  has  been  sold 
at  55c.  on  the  dollar. 
PARTNERSHIPS  FORMED  AND  DISSOLVED. 

Jean  &  Thibault,  plumbers,  Montreal, 
have  dissolved. 

Van  Houten  &  Randal,  hardware,  Nanai- 
mo,  B.C.,  have  dissolved. 

Ross,  Tench  &  Co.,  agricultural  imple- 
ments, Aurora,  have  dissolved. 

Goldberg  &  Diamond,  rags  and  metals, 
Hamilton,  have  dissolved  ;  W.  Goldberg  will 
continue. 

George  K  McKeen,  hardware,  Halifax, 
has  registered  consent  for  his  wife,  Florence 
F.  McKeen,  to  do  business  in  her  own  name. 

Cyprien  Lemaire  and  Jean  B.  Lemay  have 
registered  partnership  as  general  storekeep- 
ers, St.  Cesaiie,  Que.,  under  the  style  of 
Lemaire  &  Lemay. 

Dame  Albertina  Lourendeau,  wife  of  Fred- 
erick A.  Lallemand,  has  registered  as  trad- 
ing under  the  style  of  the  Free  Supply  Co., 
cutlery,  etc.,  Montreal. 

FIRES. 

H.  L.  Carr,  tinsmith,  and  Geo.  A.  Redkir, 
blacksmith,  Fitch  Bay,  Que.,  were  burned 
out. 

DEATHS. 

P.  Rickard,  painter,  Owen  Sound,  is  re- 
ported dead. 

Alex.  Bruce,  of  Alex.  Bruce  &  Son,  build- 
ers, Guelph,  is  reported  dead. 


THE   MAN    IN    BUSINESS. 

THERE  is  a  great  gulf  fixed  between 
the  man  in  business  and  the  man  of 
business.  The  Egyptian  hieroglyphic 
engraved  by  the  priesthood  of  that  country 
on  the  obelisks  and  pyramids  did  not  lay 
down  the  rules  of  life  more  unswervingly  for 
the  guidance  of  the  votaries  of  their  deities 
than  business  lays  down  the  law  for  her  fol- 
lowers. If  a  law  is  unconditional  that  ends 
it  and  if  a  procedure  is  unbusinesslike  that 
should  be  the  end  of  it  as  well.  What 
queer  ideas  some  people  have  of  business, 
anyway.  There's  the  annuity  idea.  There 
are  men  by  the  thousand,  right  here  in 
Chicago,  who  have  a  hazy  idea,  undefined 
even  in  their  self-communings,  to  the  effect 
that  they  are  preordained  to  get  so  much 
money  every  year,  and  that  the  procedure 
necessary  to  receive  the  payment  of  this 
annuity  is  business.  Other  people  look  on 
their  business  as  something  personal.  If 
Tom,  Dick  or  Harry  traded  with  them  once, 
they  look  on  his  trade  as  much  of  a  personal 
chattel  as  their  watch  fob  or  door  key. 
When  some  other  dealer  secures  Tom,  Dick 
or  Harry's  patronage  they  feel  somehow  or 
other  as  if  a  sort  of  intangible  theft  had 
been  committed  for  which  the  transgressor 
should  be  brought  to  justice  in  some  way  or 
another.  We  all  know  the  man  who  regards 
business  as  a  nuisance  of  the  first  water  ; 
who  shudders  at  the  sight  of  the  counting 
house,  and  who  looks  at  his  morning's  mail 
with  an  aversion  about  half  way  between 
that  a  woman  feels  towards  a  mouse  and 
that  the  devil  holds  concerning  holy  water. 
All  these  classes  of  people  are  men  in  busi- 
ness, but  they  are  not  men  of  business. 

There  are  two  classes  of  men  who  pride 
themselves  on  being  men  of  business  who 
are  not  doing  business  at  all.  One  class  is 
the  ultra  conservative  who  prides  himself  on 
the  lewness  of  the  innovations  he  has  made 
in  the  last  twenty  years.  These  people 
"never  advertise,"  "never  read  trade  jour- 
nals," "never  send  telegrams,"  etc.  They 
didn't  do  these  things  twenty  years  ago  and 
don't  see  why  they  should  begin  now.  They 
attempt  to  cling  to  old  patterns  and  old 
prices,  old  profits  and  old  ways,  and  can't 
understand  at  all  why  people  won't  buy 
stoves  of  the  1870  or  1872  style,  or  why  peo- 
ple demand  accommodations  from  business 
men  they  never  thought  of  doing  in  auld  lang 
syne.  There  is  another  class  of  men  who 
recognise  the  fact  that  a  painful  clinging  to 
antiquated  precedents  and  procedures  is  not 
business,  but  who  err  in  the  other  extreme. 
This  class  of  men  are  inoculated  with  the 
"rush"  idea  of  business.  They  are  always 
on  the  qui  vive.  An  important  customer  in 
a  town,  300  miles  away  say,  has  a  misunder- 
standing with  this  type  of  business  man 
concerning  prices  or  time  of  shipments  or 
this,  that  or  the  other  little  detail,  some 
matter  that  a  carefully  worded  letter  could 
easily  set  le.    A  letter  is  too  slow  to  suit  your 


rush  man.  He  sends  the  office  boy  out  with 
a  telegram,  "  will  take  next  train."  He  hur- 
ries home,  packs  his  valise,  and  is  soon  on 
his  way  to  settle  a  matter  that  a  letter  could 
easily  have  fixed  up.  This  same  man  will  at 
some  other  time  work  all  night  to  rush 
things  through  when  there  is  no  necessity 
for  it.  He  is  careless  about  details — "  I 
haven't  time  to  think  about  petty  economies." 
This  man  believes  that  he  and  he  alone  is 
your  true  business  man,  while  his  ultra-con- 
servative old-fogyish  competitor  feels  the 
same  way. 

Business  is  not  fun,  nor  is  it  the  senseless 
route  of  mechanical  routine.  It  is,  as  has 
been  well  defined  by  an  eminent  English  com- 
mercial writer,  "  the  combination  of  brains 
with  hands,  eyes,  and  ears  ;  the  due  consid- 
eration of  all  conditions  and  circumstances  ; 
the  prompt  grip  of  opportunities  ;  the  honest 
and  just  treatment  of  all  persons  with  whom 
you  come  in  contact  ;  the  careful  observa- 
tion of  all  that  is  going  on  around  one  and 
in  the  world  at  larpe  ;  the  readiness  to  move 
on  with  the  rest  of  the  world,  and  particu- 
larly with  the  rest  of  your  trade  ;  the  recep" 
tivity  of  new  ideas  ;  and  the  determination 
to  be  a  '  twentyshillings-in-the-pound  '  man 
all  round." 

We  would  define  business  in  practically 
the  same  way,  "  the  due  consideration  of  all 
conditions  and  circumstances  "  being  to  our 
mind  as  important  as  "the  prompt  grip  of 
opportunity."  The  rushing  man  fails  on  the 
first  count  and  the  conservative  man  on  the 
second.  Those  people  who  look  on  business 
as  a  bore,  a  special  preserve  or  a  personal 
benefit  in  perpetuity  and  nothing  else,  are 
too  feeble  intellectually  and  unimportant 
commercially  for  any  one  to  bother  much 
about  them  ;  but  those  two  large  classes  of 
men  in  business  who  scorn  respectively  the 
new  and  the  old  need  to  temper  these  ex- 
treme views  in  order  to  make  the  conspicu- 
ous successes  that  in  many  cases  their  sup- 
erior commercial  talents  deserve. — American 
Artizan. 


J.  J.  Morehouse,  projector  of  the  smelting 
works  at  Hamilton,  says  that  a  contract  has 
been  signed  with  the  Philadelphia  Engineer- 
ing Co.,  of  Philadelphia,  to  erect  the  smelt- 
ing works  plant  and  run  it  for  one  week  by 
January  1,  1895.  The  contract  price  is 
$360,000.  The  company  will  have  full  charge 
and  be  responsible  tor  the  completion  of  the 
work.  A  portion  of  the  machinery  con- 
tracted for  has  been  completed.  Mr.  More- 
house said  that  Fred.  W  Gordon,  president 
of  the  company,  would  be  in  Hamilton  next 
week  to  arrange  about  commencing  work. 

A  meeting  of  the  shareholders  of  the  Co- 
bourg,  Northumberland  &  Pacific  Railway 
was  held  in  Cobourg,  Tuesday,  when  the  fol- 
lowing Board  of  Directors  was  elected  : 
Geo.  Guillen,  M.P.,  E.  Cochrane,  M.P., 
Hector  Cameron,  Q.C.,  J.  B.  Carlaw,  W.  W. 
Armstrong,  Chas.  Sargeant  and  R.  Mul- 
holland.  The  directors  met  and  elected  the 
following  officers:  President,  R.  Mulholland; 
vice-president,  J.  B.  Carlaw;  secretary,  Geo. 
Guil'et,  M.p.;  treasurer,  W.  W.Armstrong. 
Procei  dings  were  taken  looking  to  the  im- 
mediate construction  of  the  road. 
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NEW  TOOLS  IN  DULL  TIMES. 

THE  fact  that  machine  tools  of  a  good, 
bad  and  indifferent  design  and  quality 
are  now  cheaper  than  they  e/er  have 
been,  appears  to  have  had  but  slight  effect 
on  the  market  when  we  consider  the  output 
that  is  possible.  The  majority  of  the  buil- 
ders are  running  their  works  on  reduced 
time  and  with  fewer  hands,  although  trade  is 
better  now  than  it  was  early  in  the  year. 
The  attempt  has  been  made  to  force  the 
market  by  reducing  prices  to  the  lowest 
limit.  This  has  been  accomplished  by 
lessening  expenses  in  every  direction  and 
by  being  content  with  smaller  profits,  and 
in  some  cases  abandoning  profit  entirely. 
And  yet  the  demand  is  not  what  it  should 
be. 

That  during  the  past  year  thousands  of 
tools  have  been  worn  out,  or  at  least  so 
worn  that  they  would,  under  ordinary  con- 
ditions of  trade,  be  replaced  by  new  ones, 
cannot  be  disputed.  Nevertheless  those 
needing  new  tools  and  those  who  would  be 
purchasers  under  more  auspicious  circum- 
stances are  not  investing  in  new  machinery. 
They  are  making  their  old  machines  do  the 
work.  That  this  seriously  affects  the  cost 
of  their  product,  no  matter  what  that  pro- 
duct may  be,  is  not  appreciated  as  it  should 
be.  They  are  strenuously  endeavoring,  in 
every  way  in  their  power,  to  reduce  the  cost 
of  production,  and  at  the  same  time  they 
keep  in  their  shops  tools  which  should  go 
to  the  second  hand  dealer  or  to  the  scrap 
heap.  They  agree  with  the  statement  that 
this  policy  adds  to  the  cost  of  manufactur- 
ing ;  and  they  well  know  that  prices  will 
jump  just  as  soon  as  trade  returns.  Some 
firms  are  taking  advantage  of  the  market 
and  re-equipping  their  plants,  but  the  vast 
majority  are  doing  the  best  they  can  with 
the  facilities  at  hand. 

The  question  is  one  of  great  complexity 
and  one  possessing  features  of  which  it  is 
impossible  to  estimate  the  true  value.  We 
will  assume  that  the  manufacturer  has  a  tool 
he  would  like  to  replace  with  a  new  one. 
The  old  machine  will  bring  less  now  be- 
cause of  the  low  prices  prevailing,  than  it 
would  months  ago,  therefore  from  this  stand- 
point it  is  not  proper  to  sell.  But  he  can 
buy  cheaper  now  than  he  could  and  also 
cheaper  than  he  will  be  able  to  in  the  near 
future.  The  difference  controls  this  factor 
of  the  problem  The  new  machine  will  do 
more  and  better  work  than  the  old  one,  and 
for  this  reason  it  should  be  obtained.  But 
at  present  there  is  not  work  enough  on 
hand  to  keep  the  new  machine  running  to 
its  full  and  most  economical  capacity.  The 
manufacturer  cannot  tell  when  trade  will  re- 
turn in  its  full  volume.  His  only  resource 
is  to  strike  a  balance  between  the  cost  of  the 
improvement  and  the  advantages  to  be 
derived  from  the  change.  His  own  judg- 
ment must  be  his  only  guide  as  regards  the 
unknown  quantity — the  time  of  the  com- 
plete restoration  of  trade  and  its  volume. 
— Iron  Age. 


NUMEROUS 

PRIZE 
MEDALS 
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CUTLERY 
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ESTABLISHED 

OVER  A 
CENTURY 


Canadian  representative,    J\m     H«    Si  IVlOINiDS 


BUCK 
DIAMOND 


FILE 
WORKS, 


21   Richmond  St.,  Philadelphia,  Pa. 

Gh  &c  HI.  IBJ^IRlsriETT, 

MANUFACTURERS  OF 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  _  _  Lightning  Sawfiles. 

EVERY  OTHER    DESCRIPTION  OF  SAW   FILES. 


The  Houghton 
Patent  Key 
Lock  Wrench 

Combines  strength,  simplicity  and  durability,  and  is  unequalled  for  ease  and  rapidity  of  adjust- 
ment.    Manufactured  in  all  sizes  by  THE  PARIS  TOOL,  MFG.  CO,  LTD.,  PARIS,  ONT. 


SHEET  METAL   MACHINERY. 

PROBABLY,  says  Metal  Worker,  no 
field  of  mechanical  industry  has  been 
more  completely  transformed  in  its 
methods  and  in  its  commercial  importance 
by  the  increasing  use  of  machinery  than 
sheet  metal  working.  In  coppersmithing,  it 
is  true,  old  time  methods  still  prevail  to  a 
considerable  extent,  but  in  the  working  of 
sheet  iron,  tin  plate,  sheet  brass,  etc.,  in 
which  individual  parts  are  joined  by  seaming, 
riveting,  soldering  or  brazing,  the  largest 
proportion  of  all  the  operations  is  performed 
by   machinery.      Even    the   soldering  of  a 


large  number  of  articles  now  made  of  tin 
plate  is  done  by  machines.  No  doubt  the 
reason  why  the  coppersmith's  art  has  not 
shared  to  an  equal  extent  the  revolution  thus 
effected  in  other  branches  of  sheet  meial 
working  is  partly  the  fact  that  the  principal 
industrial  uses  to  which  copper  lends  itself 
in  the  unalloyed  state  do  not  necessitate  the 
extensive  employment  of  numerous  small 
pieces  to  be  shaped  and  subsequently  joined 
together,  and  partly  the  nature  of  the  metal 
itself,  which  distinguishes  it  from  other 
metals,  rendering  processes  by  which  they 
are  worked  inapplicable  to  it  in  greater  or 
less  measure. 
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Hints  for  Retail  Advertising. 


HOT  WEATHER  BUSINESS. 

PRELIMINARY  PUBLICITY  IN  BUSINESS 
PUSHING  —  MAKING  THE  PUBLIC 
POCKET-BOOK   SWING  YOUR   WAY. 

SOME  fools  say  that  folks  don't  read 
when  it's  hot,  that  newspaper  circula- 
tions are  dormant,  that  publishers 
take  vacations,  that  most  people  let  down 
the  bars  of  business  by  barring  up  business. 

Here's  the  Ananias  of  business  lies. 

Judge  the  world  by  yourself. 

When  do  you  do  the  most  reading  ?  Dur- 
ing the  long  winter  nights,  when  business  is 
rushing  and  hard  work  at  the  store  fosters 
evening  indisposition  ?  No.  In  Christmas 
time,  when  everybody  is  tired  out,  and  every 
night  means  a  sociable,  a  party,  the  theatre, 
or  something  else  ?  Of  course  not.  During 
the  fall,  when  business  is  picking  up  and 
trade  is  flushed  with  success  ?  By  no  means. 
In  the  spring,  when  you  are  getting  ready 
for  a  good  time  in  the  summer,  and  are  work- 
ing nights  to  make  up  for  your  vacation  days? 
Certainly  not. 

You,  and  the  rest  of  folks  everywhere,  do 
the  bulk  ot  your  reading  in  the  summer,  and 
the  bulk  of  that  bulk  in  August  and  the  first 
part  of  September. 

You  relax  (you  have  got  'to,  or  die) — go 
down  to  the  store  or  office  late  in  the  morn- 
ing, and  come  home  early  at  night.  You 
have  a  cottage  by  the  sea,  or  a  farmhouse  in 
the  mountains,  and  if  you  don't  have  any 
other,  you  make  a  summer  resort  of  your 
own  home.  You  have  little  to  do,  and  there- 
fore you  read. 

You  read  everything. 

Did  you  ever  go  aboard  ship,  or  on  an 
excursion  ?  You  look  at  the  bounding  billows 
for  a  while,  study  the  passengers,  watch  the 
shore,  then  a  reading  frenzy  comes  upon 
you.  You  will  read.  Your  morning  paper 
is  absorbed  from  beginning  to  end,  adver- 
tisements and  all  ;  then  you  skirmish  round 
for  something  else.  How  you  reach  for  an 
old  copy  of  an  old  paper,  all  crumpled  and 
torn,  and  how  religiously  you  read  it  ! 

Did  you  ever  go  into  a  village  postoffice, 
where  city  folks  stay  in  summer,  and  see  the 
whole  town  on  the  sidewalk,  waiting  for  the 
morning  mail  ? 

Three  fourths  of  the  mail  is  made  up  of 
papers — home  papers,  and  these  papers  are 
read  by  those  who  receive  them,  and  by  all 
the  neighbors,  guests  and  friends. 

A  woman  visiting  Browntown  will  read  all 
the  local  items  in  a  Smithville  paper,  when 
the  only  person  she  knows  in  Smithville  is 
the  picked-up  acquaintance  who  loaned  her 
the  paper. 

Folks  will  read  in  summer  what  they 
won't  read  in  winter.  Real  literature  is  at  a 
discount.  Learning  has  crawled  into  a  cave. 


We  all  read  lighc  stories,  funnigraphs, 
news,  and  general  newspaper  miscellany, 
and  the  advertisements. 

Experience  teaches  every  man,  whether 
he  lives  in  the  country,  city  or  metropolis, 
that  he  himself  reads  more  advertisements 
and  more  local  newspapers  in  the  summer 
than  he  reads  at  any  other  time  of  the  year, 
and  women— they  read  the  papers  all  the 
time. 

There  are  few  articles  which  a  purchaser 
purchases  immediately  upon  the  conception 
of  his  desire.  No  matter  how  trivial  a  thing 
may  be,  unless  it  be  of  absolute  immediate 
necessity,  he  postpones  the  buying. 

The  man  who  wants  a  furnace  thinks  it 
over  for  a  month  or  two  months  before  he 
buy  it. 

A  suit  of  clothes  is  worthy  of  four  weeks' 
consideration,  and  the  same  with  furniture, 
and  everything  of  necessity  and  luxury,  ex- 
cept food. 

The  advertiser  should  begin  to  advertise 
before  people  are  ready  to  buy.  He  should 
teach  the  doctrine  of  buying  when  folks  are 
ready  to  learn  it.  He  is  the  man  who  will 
bring  new  trade,  and  increase  old  trade. 

Most  folks  don't  realize  they  want  some- 
thing until  somebody  tells  them. 

It  is  the  business  of  an  advertisement  to 
create  demand,  and  to  go  further,  to  produce 
desire  in  those  people  who  ought  to  have 
something,  but  don't  realize  it. 

During  the  summer  months,  and  especi- 
ally in  the  last  of  August  and  the  first  of 
September,  people  are  beginning  to  think 
about  something,  and  the  advertiser  who 
presents  that  something  through  the  columns 
of  the  local  paper  is  the  advertiser  who  will 
do  the  business, not  only  in  the  early  fall  but 
throughout  the  year. 

While  advertising  should  never  be  discon- 
tinued during  the  season,  and  while  good 
judgment  says  it  should  go  a  little  Deyond 
season,  the  best  part  of  advertising  comes 
before  season — in  that  time  when  people 
have  time  to  think,  and  are  the  most  easily 
influenced,  with  climatic  and  other  influences 
adjusted  for  the  benefit  of  the  shrewd  mer- 
chant who  knows  enough  to  create  general 
trade,  and  to  direct  part  of  that  general  trade 
to  himself. — By  Nath'l  C.  Fowler,  jr. 

Subjoined  are  a  few  sample  "  ads."  They 
have  been  gathered  from  various  sources, 
and  are  published  more  as  a  guide  for  our 
readers  when  writing  their  advertisements 
than  for  the  subject  matter  : 

IF  IT'S 

CANNED  GOODS, 

You'll  find  it  here — not  always  the  low- 
est priced,  but,  for  all  that,  the  cheapest. 
There's  a  satisfaction  in  feeling  safe. 
Our  customers  know  that  what  they  get 
here  is  good,  and  at  as  low  a  price  as 
good  things  can  be  sold.  This  week's 
specials  are  — 


Tough  Shoes 
For  Good  Boys 

Let's  be  honest— we're  stuck  on  a  lot  of  shoes 
—  bought  too  many  of  them — Some  of  the  shoes 
are  soft  Calf,  easy,  strong,  handsome — Yours  for 
$1.25— we  lose  25  cents  a  pair — it's  our  fault, 
we  should  not  have  bought  so  many. 


JOHN  SMITH'S 
NEW  HOUSE 

Has  one  of  our   "  coal-saving"  furnaces 
in  it. 

WHY? 

You  cannot  learn   as    much  as  he  did 
about  furnaces  and  want  any  other. 
We've  a  book  that  will  help  you. 

John  Smith's  "coal-saving" 
furnace  is  but  one  of  480 
now  used  in — 

THIS  IS   THE 

NEW  YORK  TEA  STORE'S  KNIFE 

Trusty  and  true,  intended  to  cut  all   high  prices 
in  two,  invented  by  us  and  kept  in  our  store,  to 
insure    lower    prices 
than      ever      before. 
When    we   come    on 
the  market,  our  stock 
is  complete,    we  car- 
ry no  goods  that   are 
not   bright   and  neat. 
We  cater  alone  to  the  best  selling  trade,  and  a 
customer  seen   is  a  customer  made,  but    when 
we  find  competitors  join  in  the  strife,  we  stock 
our  store  and  open  the  knife,  and  sell  off  our 
goods  while  others  get  blue,  for  we  make 
it  a  rule   to  cut  prices  in  two.     We  all 
make  it  a  point  to  show  you  the  knife 
that    worries     competitors    out    of 
their  life.    The  dagger  we  always 
keep  pointed   sharp  to   cut  ev- 
ery article  bearing  a  mark. 
So  come  to  our  store  and 
great    bargains    see 
that     will    suit 
you  in  price 
and    save 


j  —     — 
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The  Napanee  Cement  Works,  under  the 
new  management  of  Supt.  Allen,  has  been 
thoroughly  refitted  throughout  with  new 
machinery  and  engines,  and  is  running  full 
blast,  with  the  exceptions  of  the  German 
kiln  and  grinding  depaitment,  which  will 
not  be  running  until  May  ist.  They  have 
already  begun  their  season's  shipping  to  the 
Toronto  Construction  and  Paving  Co.  The 
grinding  department  is  being  fitted  up  with 
a  new  system  of  rollers,  and  then  Napanee 
mills  can  boast  of  the  finest  equipped  Port- 
land cement  works  in  America — Deseronto 
Tribune. 
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GEO.  A.  COWAN,  Montreal  Agent,  204  St.  James  St. 


Fuel  is  a  Large  Item  in  Your  Expense  Account 

CUT  IT  DOWN  ONE-THIRD 

By  covering  your  Steam  Pipes  ami  Boilers  with  8ECTIONAL  MINERAL 
WOOL  COVERING,  preventing  condensation  and  loss  of  steam. 

Others  have  done  it,  why  not  you?    Fall  line  ASBESTOS  GOODS 
on  hand 

Ganadian  Mineral  Wool  Co.,  Ltd., 

Ill  BAY  STREET,  TORONTO. 
GEO.  R.  THOMPSON  &  CO.,  Manitoba  Agents,  Winnipeg. 


THE   STICKLER. 

A  LARGE  real  estate  broker  in  con^ 
versation  with  the  editor  o|  the 
American  Artisan  the  other  day 
stated  that  one  of  the  most  curious  things 
about  his  business  was  the  number  of  large 
deals  that  progressed  finely  until  they  were 
almost  completed,  when  some  little  msignifi- 
cent  hitch  would  occur  which  would  result 
in  the  negotiations  being  broken  off.  "  Last 
week,"  said  our  informant,  "  I  found  a  buyer 
for  a  fine  piece  of  improved  property  on 
Wabash  avenue  that  the  owner  considered 
worth  $75,000.  The  buyer  was  willing  to 
pay  this  price,  as  he  wanted  the  property  for 
building  purposes  and  agreed  to  take  it. 
The  owner  and  buyer,  however,  got  into  a 
dispute  as  to  which  of  them  should  have  the 
April  rent  from  the  tenant  of  the  ramshackle 
old  building  on  the  lot,  a  bagatelle  of  some 
$37.50,  if  I  remember  rightly,  and  as  neither 
would  give  in,  nor  accept  my  proposition  to 
let  the  owner  havethe  rent  and  pay  the  buyer 
an  equal  sum  out  of  my  commission  the  deal 
fell  through.  I  doubt  very  much  if  the  owner  of 
that  property  can  get  an  offer  of  $70,000  for 
it  again,  for  a  year  or  two,  at  any  rate."  It 
is  this  stickling  for  petty  details  that  works 
an  injury  to  a  number  of  business  careers. 
Everybody  knows  the  story  of  a  skinflint  who 
met  a  Yankee  on  a  country  road  as  he  was 
leading  a  frisky  colt  to  market  and  offered 
it  to  him  for  $1.50.  The  Yankee  bought  it 
and  paid  for  it,  whereupon  the  skin- 
flint asked  for  $1.50  for  the  halter. 
Disgusted  at  this  pettiness,  the  buyer 
of  the  colt  paid  for  the  halter  and  then 
turned  around  and  made  the  skinflint  take 
back  the  horse.  The  buyer  then  proceeded 
on  his  way  with  the  halter,  leaving  the  over- 
avaricious  horse  owner  to  get  his  colt  home 
as  best  he  could — halterless.  This  evil  of 
stickling  for  a  paltry  price,  an  allowance  or 
so  on,  is  not  good  business,  as  more  time  is 
frequently  spent  in  wrangling  over  a  matter 
of  a  few  "cents  than  in  making  a  sale  where 
there  is  a  handsome  profit.  Every  dealer 
who  has  been  in  business  for  a  number  of 
years  has  had  customers  who  were  unwilling 
that  he  should  make  a  reasonable  profit. 
They  ask  a  price  and,  whatever  it  is, 
they  demur  and  insist  on  the  dealer  knock- 
ing off  a  few  cents.  This  pettiness  brings  its 
own  punishment,  as  the  man  who  succeeds 
best  is  the  fair  man,  not  the  small  man,  the 
close  man  or  the  dishonest  man.     The  fair 


mm  is  always  popular,  and  when  business 
men  find  him  out  it  is  seldom  that  the  fair 
man  does  not  get  a  fair  deal  in  any  of  his 
business  transactions.  The  fair  man  never 
has  to  ask  concessions  ;  they  are  made  lor 
him.  The  dealers  know  his  credit  is  good, 
and  if  they  have  any  favors  togive  the  squai  e 
man  gets  them.  A  great  many  business 
men  fail  to  observe  the  important  fact  that  a 
narrow  business  policy  often  stands  in  the 
way  of  business  advancement.  A  great  many 
people  waste  time  over  details  in  business 
transactions  that  to  a  more  developed  busi- 
ness mind  seems  small,  and  the  man  who  is 
a  stickler  for  a  dollar  in  a  hundred-dollar 
transaction  is  not  likely  to  be  a  successful 
business  man  in'  the  broadest  sense  of  the 
term  ;  that  is  to  say,  he  will  never  be  per- 
manently successful,  because  the  man  who 
dickers  over  the  last  cent  in  a  deal  is  not 
broad  enough  to  grasp  large  business  de- 
tails; he  will  never  be  a  millionaire  by  virtue 
of  his  own  effort. — American  Artisan. 


Francis  t\m  &  Go. 


Builders' 
Supplies 
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We  make  a  specialty  of 
Scotch  Fire  Clay 
Flint  Glazed  Sew- 
erage Pipes,  Fire 
Bricks  and  Fire 
Clay  Agricultural  Drain  Tiles, 
White  Enamelled  Bricks  andTiles 
for  walls.  Best  brands  London  Port- 
land Cement. 

STORES  AND  YARDS: 

Ring,  Queen  and  Wellington  Sts.,  Montreal 

ADAM   HOPE 
&  CO., 

Offer  for  Sale  HAMILTON 

'Tioneer'W'Sloss" 

PIG    IRON 

These  are  fine  foundry  irons,  being  strong 

and  large  scrap  carriers. 
Also  all  the  well-known 

Scotch  Brands, 

Broken  Car  Wheels, 
and  Railway  Cast  Scrap. 


RAMSAY'S 

PURE 
WHITE  LEAD 


■Z&l$g$ 


NEW 


CLEAN 


GOOD 


MEAT-CUTTER 

WHITE   ENAMELLED   INSIDE 
AND  BROWN  JAPANNED  OUTSIDE. 


H.  BOKER, 

Manufacturer. 


For  Sale  by 
Leading  Houses 


"Superior"  Copper  Range 

BOILER 

Made  of  the  best  Lake  Superior 
Copper  throughout,  except  the  nip- 
ples which  are  brass.  We  braze  the 
nipples  instead  of  soldering  them, 
because  soldering  does  not  give  sat- 
isfaction. The  inside  of  each  boiler 
is  thoroughly  tinned.  The  heads  are 
united  to  the  body  by  means  of  a 
threetold  lock,  which  makes  a  dur 
able  and  absolutely  secure  joint. 

We  have  SEVEN   CLAIMS 

on  our  new  range  boiler. 

1.  The  process  of  uniting  the  round 

heads  to  the  body. 

2.  Combination  brass  with   vacuum 

valve. 

3.  Combination  hot  and  cold  water 

tubes. 
4    Flanged  nipples  brazed  to  boiler. 

5.  Coupling  on  bottom  of  boiler. 

6.  Cylindrical  portion  of  boiler  hav- 

ing longitudinal  brazed  joint. 

7.  The  process  of  producing  a  longi- 

tudinal joint. 

All  our  boilers  are  tested  to  200 
lbs.  hydraulic  pressure  and  stamped. 

We  can  compete  with  anything  in 
the  market      Write  for  pi 

Coulter  &  Campbell 

155  and  157  George  St.,  TORONTO 
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Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of   Hot    Pressed 
Nuts,  Square  and  Hexagon 


TORONTO  PICKET 
WIRE  FENCE  CO. 

221  River  St.,  Toronto 
Picket  and  Woven 

Wire  Fencing 
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Send  for  Sew  List 


Belt  Dressing 

GOODHUE'S   WATERPROOF 
IS  THE  BEST. 

TRY  IT.     5  audio  lb.,  tin*.     TRY  IT. 


H.  D.  Simmons  &  Co. 

Western  Representatives, 

85  York  Street,  TORONTO. 

A  full  stock  of  J.  L.  Goodhue  &  Co.'s  belting, 
etc.,  kept  here  for  ready  delivery  orders. 


LIQUID 
GLUE 

BEST. 


'S 


THE  ART  METROPOLE,  Agents. 

131  Yonge  Street,  TORONTO. 


"BURHAM 


OUR  SALES  OF 

55    Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  others 
Try  it  and  be  convinced.     . 


Sole  Consignees  for  Canada, 


IWRAE  &  CO.,  OTTAWA 

Clothes  Wringers 

"Leader"  Barrel  Churns 
"Dowswell"  Washers 

"Queen  and  Domestic"  Mangles 

DOWSWELL   BROS. 

SUCCESSORS  TO 

Peerless  Manufacturing  Co. 
HAMILTON,    -    CANADA 


Write  for  Prices  and  Discounts. 


ECONOMY   OF  STEAM. 

THE  economical  advantages  of  super- 
heated steam  in  small  motors  were 
shown  by  tests  of  a  Serpollet  motor 
conducted  by  M.  Seguin.  The  motor,  ex- 
plains an  exchange,  had  a  single  horizontal 
cylinder,  5.1  inches  in  diameter  by  5.1  inches 
stroke.  The  cutoff  was  fixed  at  66  per  cent, 
of  the  stroke;  the  admission  pressure  was 
58  pounds  per  square  inch,  and  the  revolu- 
tions 284  per  minute.  The  break  horse- 
power on  a  four  hours'  trial  averaged  4  57 
horse-pcrver,  and  the  steam  consumption 
was  but  2987  pounds  per  break  horsepower 
per  hour.  Comparing  this  result  with  those 
obtained  with  somewhat  similar  sized  motors 
at  the  Plymouth  trials  of  the  Royal  Agricul- 
tural Society,  it  will  be  found  that  the  best 
engine  there,  a  compound  one,  took  36.57 
pounds  of  steam  per  indicated  horse-power, 
while  the  best  ot  the  single  cylinder  engines 
took  57.75  pounds  of  steam  per  indicated 
horse-power.  Practically  the  whole  of  the  ad- 
vantage shown  by  the  Serpollet  motor  must, 
says  Engineering,  be  credited  to  the  boiler, 
which  supplies  superheated  steam.  This  boiler 
consists  of  a  stout  tube  flattened  so  as  to 
deform  the  passage  through  into  a  narrow 
slit.  This  tube  is  coiled  and  has  one  end 
connected  with  a  feed  pump,  and  the  other 
with  the  engine  to  be  driven.  The  boiler 
used  in  the  above  tests  had  a  heating  sur- 
face of  26.8  square  feet,  and  the  grate  area 
was  2.9  square  feet.  The  steam,  though 
showing  on  the  gauge  a  pressure  of  58 
pounds  per  square  inch  only,  had  a  tempera- 
ture of  1009  deg.  F.  on  issuing  from  the  coil, 
which  had  fallen  to  572  deg.  F.  at  the  steam 
chest.  The  temperature  of  saturated  steam 
at  58  pounds  pressure  is  about  306  deg.  F., 
so  as  used  in  the  engine  the  steam  was  sup- 
erheated by  some  266  deg.  The  output  of 
steam  was  just  4.9  pounds  per  square  foot  of 
heating  surface  per  hour.  The  fuel  used  was 
briquetts  having  a  heating  value  as  tested  in 
a  calorimeter  of  8.28  pounds  of  water  evap- 
orated from  and  at  212  deg.  F.  per  pound  of 
fuel,  and  as  used  in  the  boiler  the  efficiency 
was  67.3  per  cent. 


A  BIG  BRONZE   CASTING. 

ONE  of  the  largest  pieces  of  solid  bronze 
in  this  country,  says  a  United  States 
exchange,  was  cast  a  few  days  ago  at 
the  foundry  of  the  Henry-Bonnard  Bronze 
Company,  New  York.  It  was  part  of  the 
statue  in  honor  of  the  Confederate  soldiers 
and  sailors  which  will  be  unveiled  at  Rich- 
mond, Va.,  May  1.  The  statue  is  16  feet 
high,  and  will  weigh,  when  completed, 
5,400  pounds.  It  was  designed  by  William 
L.  Shepard,  of  Richmond,  and  modelled  by 
Casper  Buberl,  of  New  York  City.  That 
section  of  the  sta'ue  cast  is  the  part  from  the 
waist  down.  It  was  one  of  the  most  difficult 
castings  ever  made  in  America.  In  the 
casting  pit  (which  is  about  5  feet  deep,  10 
feet  wide,  and  15  feet  long)  was  the  flask,  or 
rather  a  number  of  iron  flasks  securely 
bolted  and  clasped  together.  This  mold 
was  12  weeks  in  the  making,  4  men  devot- 
ing all  their  attention  to  it  for  that  time. 
Every  section  of  it  was  braced  to  prevent  a 
breaking,  for  any  mistake  meant  the  loss  of 
thousands  of  dollars. 


Wall  Dusters 

Our  Wall  Duster  is  a  common-sense  article 
which  only  has  to  be  shown  to  be  sold. 
Send  for  Price  List. 

FRANK  HOLT,  81  coibome  street,  Toronto 


DEDKRICK'S  PATENT   STEEL  SHELL 

HAY  PRESSES. 
Made  of  Steel -lighter,  stronger,  cheaper,  more 
power,  everlasting,  and  competition  distanced. 


Also  all  styles  of  Bale  Ties  made  from  the 

Best  Steel  Wire. 

Manufactured  by  BOYD  <fe  CO.,   Huntingdon,  Q. 


BERGER  BROS. 


Tinners'  Hardware 
and  Roofers'  Supplies. 


The  best  Eave  Trough  Hangers  and  Pipe  Fasteners 
on  earth.  Berber's  Long  Eave  Gutter,  Pipe  Hooks  and 
Fasteners  of  every  description.  Also  Ridging,  Crest- 
ings.  Finals,  Registers  and  Ventilators.  Don't  buy  un- 
til you  have  our  price.     Samples  and  catalogue  free. 

237  ARCH  ST.,   PHILADELPHIA,    PA. 


LllCaS  Greens  rest  the  eyes 

Lucas  Greens  quiet  \k  my 

LucaS  Greens  are  permanent 
LuCaS  Greens  equal  nature's  greens 


John   Lucas  &.  Go. 

Manufacturers 


!  WRITE 
I  FOR 

'sample         Philadelphia 

)  cards  New    York 

'  Chicago 


Canada  Iron  Furnace  Co,,  Ltd. 


Manufacturers  of 


CHARCOAL  PIG   IRON 

MONTREAL. 

brand  "GIF."  THREE  RIVERS 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO.  E,  DRUMMOND, 

Managing  Director  and  Treasurer 


HARDWARE 
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HALF  PRICE 

HpHE  original  selling  price  of  "  Ideas  for  Hard- 
ware Merchants'  was  $1.00;  the  price  now 
is  50  Cents,  and  only  handled  by  ourselves. 
We  bought  out  the  publishers  at  a  bargain,  hence 
the  exceedingly  low  price. 

"  There  is  a  tide  in  the  affairs  of  men 
Which  taken  at  the  flood  leads  on  to  fortune  ; 
Omitted,  all  the  voyage  of  their  life 
Is  bound  in  shallows  and  in  miseries." 

This  is  the  opportunity  of  your  life.  Will 
you  grasp  fortune  as  she  rapidly  glides  past  you 
and  within  reach  ?  We  have  only  a  limited  num- 
ber of  copies  and  they  are  rapidly  going.  Mailed 
on  receipt  of  price,  postage  prepaid. 


The  J.  B.  McLean  Publishing  Co. 

10  Front  Street  East,    Toronto,    Ont. 
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TELEPHONE    1780. 


J.  H.  FARR  &  CO.  Bffiajf  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,  Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 

8  to   16    MORSE    STREET,        -         -        TORONTO        ONT. 


For  Iron  Fencing, 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


Limited. 


^obate  „       JOSEPH  RODGERS  &  SONS, 

*^^g^  MANUFACTURERS   OF 

^P  Pocket  and  Table  Cutlery,  Scissors,  Razors,  Erasers,  Eti 

These    goods    have    fully    maintained    their    reputation    as    the    best    cutlery    in    the    world    for    over 


ONE    HUNDRED  AND  FIFTY  YEARS. 

Any  Infringements  of  our  Name  and  Corporate  Mark  will  be  promptly  prosecuted. 

Sole  Agents  tor  Canada, 


JAMES  HUTTOIM  &  CO., 


Montreal 


CURHEflT    ]WAHKET    QUOTATIONS. 


METALS. 


Tin. 

Liamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  20,    21 
Straits "     ■■••  20.    21 

Tin  Plates—  Charcoal  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes $5  50  $5  75 

IX  "          6  75    7  00 

I.X.X.,        "           8  00    8  25 

Raven  &  P.D.  Grades— 

I.O.,  usual  sizes 3  75  4  00 

XX             "            4  75  5  00 

I'XX.,        "            5  75  6  00 

I.XXX.,     "             6  75  7  00 

D.C.,  12JX17         3  50  3  75 

DX. 4  50  4  75 

D.X.X.        "            4  75  5  00 

Note. -Other  brands  might  be  shaded 

by  25c.  per  box. 

Coke  Plates— Bright 

Bessemer  Steel— 

I.C.,  usual  sizes    3  35    3  50 

I.C.,  special  sizes 3  60    3  75 

Charcoal  Plates— Term. 

Dean  or  J.G.  Grade— 

I  C.  20  x  28,  112  sheets   . .     6  75    7  00 

I.X.TerneTin 8  75    9  00 

Old  process  I.C 13  00 

..    r      "      I.X 16  0C 

Charcoal  Tin  Boiler  Plates. 

Cooklev  Grade—  Per  lb. 

X  X.',  14x56,  50  sheet  bxs  ) 

14x60,  "  >   6Jc,     7c 

Hx65,  ) 

Tinned  Plates 

72x30  up  to  24  gauge 61    6J 

26        "     6}    7 

28        "     7i     7J 

Iron  and  Steel. 

Base  Price 
Common  Bar,  per  100  lb  ..  81  85  l  90 
Kenned     "  ••    g  35    8  65 

HorseShoe"  ..    2  60    2  75 

Band  ■•     2  50    f  °° 

Relish        "          "            '■'    406*4  25 
leigh  Shoe  Steel    2  00 


Tire  Steel    3  00    3  25 

Machinery 2  75  .  3  00 

Cast  Steel,  per  lb    0  10    0  14 

Russian  Sheet        "         0  10 J  0  11 

Tank  Platesl-5  and  thicker  2  00    2  25 

Biiler  Rivets 4  50    5  00 


Boiler  Tubes. 


J-inch 
-inch 


...  lOJc 

...  134 


Steel  Boiler  Plate. 

\  inch  $2  45 

16     "      2  35 

X      "      nd  thicker 2  25 

Sheet  Iron, 

1  to  20  gauge   2},  3 

22to24      "      21,2* 

26  "      24,2} 

28  "      2J.3 

Canada  Plates. 

Alldull 2  50    2  55 

4  polished 2  65    2  60 

All  Bright  2  75 

Iron  Pipe. 

Wrought  65  to  70  p.c. 

Galvanized,  45  to  45  and  5  percent. 

Cast,  soil,  2,  3,  4  and  5  in.,  574  P-o. 

Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 4J,  4} 

26  gauge,  "       4|,  5 

28     "  "       5,    oj 

Gordon  Crown — 

16  to  24  gauge,  per  lb  44,4} 

26gauge,  "         4|,  5 

28      "  "         5,    5J 

Note — Cheaper  grades  about    1  cen 

per  lb  less. 

Chain. 


Proof  Coil,  3-16  inch,  per  lb . 

5-16  "  "  .'. 

%      "  " 

7-16  "  "  .. 

K      "  "  •• 


6    6 

.  4§ 

•  41 

•  4J 


3-5 

44 

4 


2J 
....2  4-5 


Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    165 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

•Tack  chain,  brass,  single,  per 

doz  yards 0  20 


0  50 


1  10 


Copper — Ingot. 

English  B.  S  ton  lots  0  111  0  12 

Lake  Superior  0  12}  0  13 

Bolt  or  Bar. 

Cut  lengths,  round,  4  to  |  in  .$0  22  $0  25 
"  round  &  square 

1  to  2  in 0  20    0  23 

Vote— Complete,  lengths  abou    If  teen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60  $0  15    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  16    0  17 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
3  cents  per  pound. 
Planished  and  tinned,   14s 

48andl4x60  0  26    0  27 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb..  0  18    0  19 
35  to  45       "  "        ..  0  16    0  17 

"       50  lb  and  above  per  lb  0  15    0  154 
Boiler  it  T.  K.  Pitts. 

Plain  Tinned   per  lb 0  21 

Spun  " 0  25 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  2s0  0  21 

27  to  30      "      ..  0  23  0  25 

30  and  up 0  26  0  28 

Sheets,  hard-rolled  2x4  ft...  0  21  0  23 

Zinc  Spelter. 

Foreign,  per  lb 0  04J  0  04} 

Domestic    "      0  041  0  044 

Zinc  Sheet. 

5  cwt  casks 0  05    0  851 

Part  casks 0  051  0  05J 

Lead. 

Imported  Pig.  per  lb 0  2|    0  03 

Domestic  "       0  02} 

Bar,  1  pound 0  044 

Sheets,  24  lbs,  sq.  ft,  by  roll  0  04J  0  01} 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  041  0  044 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  p3r  lb  and  25  p.c. 
discount. 


Note— Cut  lengths,  net  price  ton  lots 
25  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  74c. 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  14    0  15 

Standard  0  13    0  14 

Wire 0  17    0  19 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb  $0  104  0  11 

Othermakes"     0    94  0  10 

White  Lead. 

Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  cwt      44  4  75 

No.  1  Do "  4  50 

No.  2  Do "  4  25 

No.3  Do "  4  tO 

Prepared  Paints. 

(In  1,  4  and  1  gallon  tins.) 

Pure,    per  gallon $105 

2nd  qualities    "     0  90 

Barn  (in  bbls)  0  80      0  90 

Colors  in  Oil. 

(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green    0  09 

Chrome    "         0  08 

French  Imperial  Green 0  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p. cwt  1  35  1  40 
"      (J.F.L.S.)"        "  2  75 

"  "      Royal         "        "  1  10  1  15 

Venetian  Red,  (best)  "  "  1  30  1  90 
English  Oxides  per  cwt  3  00  3  25 
American      "     )      ,.        ,,  ,  „s  ,  Qn 

Canadian     "      f  1  25  1  90 

Paris   Green,  per  lb  0  134    0  15 

Burnt  Sienna,  pure,  per  lb  0  08J 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  lilack  "       0  09 

Chrome  Yellows"      0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greous  "      0  12 

Golden  Ochre  0  03} 


HARDWARE 


27 


Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  69 

Extra        '  "        0  90 

Brown  Japan  "        0  65 

Brown  Japan,  Turpentine  p.  gal.  0  85 
No.  1  Carriage  •'       1  30 

Gold  Size  Japan      per  gal.  1  00    1  21) 
Pure  Orange  Shellac       "       1  95    2  05 

Hard  Oil  Fini6h       1  30 

Oil  Shellac 1  40 

White  Shellac 2  25 


Raw 
Boiled 


Bath  Tubs. 

Zinc  discount  25  to  25  and  10  p.  c. 
Copper,  discount,   40  to  40  and  10  pc. 

off  Revised  list. 
Steel  Clad  20  p.e.  dis. 

Bells— Hdn  if. 

Brass,  60    to  66§. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's 5  50    S  00 

"    Peterboro,  dis.  50  per  cent 
Cow. 

per  gal »  "?•>*   American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American, eacn 2  00    5  00 

House. 
American,  per  lb 0  35    0  40 

Bellows. 


Carpet  Sweepers 

per  doz 


Bissell 
World 
Daisy, 
Star, 

Crown  Jewel,  per  doz.. 
Grand  Rapids, 
Cartridges 


..  22  50 
..  21  75 
..  24  00 
.  18  00 
..  29  00 
...30  00  33  00 
See  Ammunition . 


Linseed  Oil  (in  bbls) 


0  42 


0  56} 

Turpentine  (in  bbls) 
Selected  Packages,  per  gal    0  41 

Castor  Oil. 

Best,  perlb 0  06|  0  07 

Cod  Oil. 

Cod  Oil,  per  gal 0  50  0  51 

Glue  (in  bbls) 

Common,  broken 0  10  0  11 

Frenchmedal 0  11  0  13 

Cabinet  0  13  0  15 

White.extra  0  16  0  18 

Gelatine  0  20  0  30 

Strip  0  16  0  17 

Coopers    0  17  0  19 

Al  clear  0  09 

Liquid  Glue— F.  LePage's,  dis.  20  to 
25  per  ct.  off  list ;  Munn's,  dis.  25  to  30 
per  cent,  off  list. 

HARDWARE. 
Ammunition —  Cartridges . 


Hand,  per  doz  3  35    4  75 

Moulders'    "      7  50  10  00 

Blacksmiths'   discount  35,40  percent 

Belting. 

Agricultural,  50  per  cent. 

No.  1,  leather,  dis.  40  &  5  per  cent. 

Best,  ditto,  30  to  33£  percent. 

Bench  Stops. 

Per  doz 5  00    6  00 

Bits — A'tger. 
Gilmour's  dis  60  per  cent. 
Excelsior,  discount  60percei*.,. 
Rockf  ord  Common,  65  to  65  and  5  p.c. 

"        Perfection,  50  and  10  per  c. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis 
Car. 


Castors. 

Bed,  new   list,  dis.  50pc.  )  to  50  and  5 

Plate  dis.50pc.  J     percent. 

Cattle  Leaders. 

No  31  and  32,  per  gross 8  50  1125 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,•  ]   10 

Queeuston      "  l  io 

Napanee  "  l  10 

Chalk. 
Carpenters'  Colored,  per 

gross  0  45    0  75 

White,  lump,  per  cwt  0  60    0  65 

Red 0  05    0  06 

Crayon,  per  gross   0  14    0  18 

Chisels — Socket,  Framing  and  Firmer 
American, dis  70  per  cent. 
Canadian,  dis   35  per  cent. 

Tanged  Firmer  per  doz 0  85     4  00 

Churns 


Glass. 

—  Window. 

Box 

Price. 

Double 

St 

ar. 

Diamond 

Size 

Per 

Per 

Per       Psr 

United 

50  ft 

100  ft. 

50  ft.  100  ft. 

i  nches 

16  to  25 

1  20-25 

2  40 

1  75      .... 

26  to  40 

1  40 

2  70 

2  00       .... 

41  to  50 

3  10 

....       4  50 

57  to  60 

3  40 

....       5  00 

61  to  70 

3  70 

....       5  50 

71  to  80 

4  10 

....       6  25 

81  to  85 

4  50 

....       7  00 

86  to  90 

....       8  00 

91  to  95 

....       9  CO 

96  to  100 

....     10  00 

Pilkington. 
[Discount  10  p.c.  off  for  box  lots,  and 
10  and  5  for  10-box  lots.] 
Ordinary. 
st  break $3  65 


2nd 

3rd       "        

4th       "         

5th       "        

6th       "       

7th       " 

Picture  Glass 
Pilkington's  ordinary. 


3  90 

4  60 

4  95 

5  40 
5  90 
0  50 


Daisy. or  Leader,    dis.    from   faotorv   1st  break    4    0 


Rim  Fire  Fistol,  dis.40to  45  p.c.  Arner. 

Rim  Fire  Cartridges,  Dom.  50&5&5.    Giluicur's,  47}  to  50  percent 


Rim  Fire,  Military,  net  list,  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  5. 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.     B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded   Shot   Shells,     "Trap"  and 

"  Dominion  ' '  grade,25  p.c 
Shot. 
Canadian,  common,  15  per  cent. 


Wads. — Baldwin's. 


Best  thick  white  felt  wadding, 


per  lb 


Expansive 
Clark's,  15  per  cent. 
Excelsior,  10  percent. 

Gimlet 

Clark's,  per  doz 0  65 

Diamond,  Shell  "       100 

Nail  and  Spike,  per  gross  2  25 

Blacking,  (Catchpole's). 

No.l,  Egyptian  Blacking 9  00 

.<    2,  " 

Blind  Rollers. 


0  90 

1  50 
5  20 


4  50 


in  }  lb.  bags 100    Annex    per  doz.     125 


Best  thick  brown  or  grey  felt 

wads,  in  }  lb.  bags 0  70 

Best  thick  white  card  wads,  in 

boxes   of   500    each,    12   and 

smaller   gauges 0  99 

Best  thick  white  card  wads,  in 

boxes  of  500  each,  10  gauge 0  35 

Best  thick  white  card  wads,  in 

boxes  of  500  boxes,  8  gauge 

Thin  card  wads  in  boxes  of  1000 

each,  12  and  smaller  gauges...    0  20 
Thin  card  wads  in  boxes  of  1000 

each,  10  gauge 0  25 

Thin  card  wads  in  boxes  of  1000 

each,  8  gauge 0  45 

Chemically  prepared  black  edge 

grey  cloth  wads,  in   boxes  of  p.  M 

250  each- 


Mascot 
Erminie 


1  35 
1  12 


Blind  and  Bed  Staples, 

All  sizes,  per  lb 0  11 

Bolts. 


0  15 


.  ,,    Carriage,  dis, 70 
0  55   Tire,  dis 


60  to  60  and  10  per  cent 
Stove,  dis.,f0  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  70  to  70  and  10  per  cent 


Boring  Machines. 

Complete,  with  Augers,  ea.    5  00    7  5C 
Braces. 

Barber's   6  00    7  75 

11  and  smaller  gauge  0  65    Barber's  Ratchet 10  00  11  00 

9  and  10  gauge  0  75    Farmers' 2  00    2  75 

7  and  8  gauge 0  90    Millar's  Falls  15  50  29  00 


5  and  6  gauge 1  10 

Superior  chemically  prepared 
pink  edge,  best  white  cloth 
wads,  in  Doxes  of  250  each — 

11  and  smaller  gauge 1  15 

9  and  10  gauges 1  40 

7  and  8  gauges 1  65 

5  and  6  gauges 3  90 

Anvils 

Perlb 0  10    0  12} 

Anvil  and  Vice  combined 
each 4  50 

Augers. 

Gilmour's,  discount  50  per  oent. 
Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole, Vaughan's,  each    1  35    1  60 
Excelsior,  Jennings',  discount  50  pei 

cent. 

Awls. 
Sewing  per  gross. 

Pegging, 
Brad, 

"  handled  " 

Saddlers'  " 

Awl  Hafts. 
PatentPeg,  per  gross l  _  ,.     a  nft 

'•    Sewing,         "  ....I7  2b    8  00 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 
Per  box   6  00  12  00 

Axle  Grease. 
Per  gross  6  50  14  00 


C  65 
0  65 
0  85 
3  60 
0  45 


1  59 


Brackets — Shelf. 

Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n   .,..    0  85    3  20 

Broilers. 
Light,  dis. 65  to  67}  per  cent. 
Reversible,  dis.,  65  to  67}  per  cent. 
Vegetable,  per  doz,,  dis.  37}  per  cent 

Henis,  No.  8        "      6  00 

"    No.  9        "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz    500    4    23 

Butts— Brass . 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  And  5  to  65  5  pc,  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  65  &  10  to  70  pc. 
Loose  Pins,  "    65  &  10  to  70  p.c. 
Berlin  Bronzed,  dis.  70,  70  and  5  per 

cent. 
Gen  Bronzed, perpair  —    0  40 

Can  Openers. 

Acme,  per  gross   9  00 

Sardin    Scissors,  per  doz.    3  75 
Card. 

Horse,  per  doz 0  60 

Carpet  Stretchers. 

American,  per  doz 100 

Bullards  "      6  50 


0  65 


10  00 
4  50 


1  00 


1  50 


From  stock  60   2nd 
3rd 


3  60  13  00 


3  60 


2  00 
1  60 

4  00 


60  and  2V4  per  cent, 
per  cent. 

Clamps. 
Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills 

Box 

Side 

Enterprize,  No.O 

"  No   2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  }  p.c. 

Cradles,  Grain. 
Canadian,  discount  25  to  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list; 

dis.  40  per  cent. 
Hart  Mfg.  Co.,  (bolt  dies)  (Amer.  list) 
dis.  25  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 

Coil,    per  doz 0  88 

Englisn,     "       2  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  per  doz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37}  to  40  per  cent. 
Standard,  dis.  47}  to  50  p.  c. 

Elbows — Stove  Pipe 
$1.00  to  $1.65  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30 

Wine,  per  doz   130 

Star,         "  2  80 

Fenns  Corkstops,  No  2  p.doz 

Petroleum,  per  doz 4  50 

Files  and  Rasps. 
Kearney  &  Foote's  discount  Am.  List 

57}  to  60  per  cent. 
Black  Diamond,  50  &  5  per  cent.  dis. 

to  50  and  7}  Amer.  List. 
Nicholson's  dis. ,  Amer.  list,  50,  50  and  5 

per  cent. 
Toronto  File  Co.,  50  aDd  10  to  60  p.c, 

Amer.  list 
Jowitt's,  dis.  Can.  list,  25pc.  to  27}  p.c. 
Globe  File  Co.'s  disc.  60  per  cent. 
Horse    Rasps,  Kearney  &  Foote's  dis 

Am  list,  50  p.c.  to  50  and  10  p.c. 
Horse  Rasps,  dis.  45 p.c.  Amer.Hellers 
Horse  Rasps,  Spencer's,  dis.  Can.  list 

40  p.c. 
Horse  Rasps,  Toronto  FileCo.,  50  and 
10  p.c,  Amer.  list. 

Fluting  Machines. 

Each 0  60     2  00 

Forks. 

Hay, Manure,  etc, dis. 40  to  45  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  57}  to  60  per  cent 
Shepard's     Lightning,  dis. 
and  10  p.c. 

Fruit  Presses. 

Henis',  per  doz  4  00 

Enterprise,  discount  10  p.c. 
Shepard's  Queen  City,  dis.  15  p.c; 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges— Marking,  Mortise,  etc. 

Stanley's,  dis. 50,  55 p.  c. 

Wire  Gauges 

Winn's  Nos.26to33,  each     165    2  40 


4th 
5th 
6th 
7th 


4  70 

5  40 

5  90 

6  5C 

6  90 

7  70 


0  61 

2  25 

3  90 

1  70 
6  50 


Gas  Fittings  and  Staple  Brackets. 

Jas.  Barw*U,  Toronto- Dis.  20  to  25  p. 
c,  free  of  du'y.  Net  list  on  appli- 
cation. 

Glue  Tots. 

Tinned,    each   0  30    

Enamelled"      0  55    .....'. 

Grindstone  Fixtures- 

P.  S.  &  W.,  per  doz 3  88    4  25 

Hammers — Nail. 
Maydole's    net  list  to  5  per  cent.  die. 
Can.  discount  25  to  27}  p.c 
Tack. 

Magnetic,  per  doz  l  io    l  50 

Sledge 

Canadian,  perlb 0  12}  0  13 

Ball  Pean. 
English  and  Can.,  per  lb 

Handles. 

Axe       per  doz oo 

Store  door    "     i  00 

Chest,  per  doz  pairs  ,    o  40 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer   "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  35  per  cent,  to  40  p  c 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.c 

Sato, 

American,  per  doz  l  00    1  25 

Plane. 

American,  per  gross  3  15    3  76 

Hammer  and  Hatchet. 

American,  per  doz  0  50    0  8C 

Cross  Cut  Saw. 
Canadian  per  pair o  18 


0  25    0  30 


3  50 

1  80 

2  50 


51) 


0  25 
Hangers. 

Door  4  and  5  inch,  perpair    0  40    0  80 
LaneR,  45  to  47H  p.c.  dis 
Hatchets. 
Can.,  dis  40  to  42}  p  c. 
Hinges. 
Blind,  Parker's, dis.  60  to 60  and  10  p.c 
"       hepard's  Noiseless,  dis.  60  p.c 
"  "    Buffalo,  dis  ti()  to  70  p.c. 

Light  T  and  strap,  dis  62}  to  65  per 

Heavy,  per  lb 03  3-5    0  04} 

Screw  hook  and  hinge — 

6  to  10  in. ,  per  set 0  00    0  04 

12  up  "        0  CO    0  03 

Per  doz.  sets 

Screw,  Eureka i  13    l  80 

Gate,  Clark's 1  50    2  20 

"      Shepard's,  dis  50  to  60  p.c 

Per  doz.  pairs 

Spring    1  50    3  50 

"    Shepard's  Samson  175    190 
Hoes. 

to  50  Garden,  Mor  *r,  etc. .discount  40  to 
45  por  cent. 
Planter  doz 4  00    5  d 

Hooks—  Cas  t  Iron 

BirdCage,    per  doz 0  50  l  it 

Clothes  Line,    "        0  27  0  63 

Harness,              "        0  72  0  88 

Hat  and  Coat,  per  gross      1  00  3  00 

Chandelier   per  doz 0  50  100 

Wrought  Iron. 

Wrought  Hooks  and  Staples,  Car. 

dis.  40  and  5  to  40  and  10  percent. 
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HARDWARE. 


Wrought  Hooks  and  Staples,   Amer 
dis.  75  and  10  to  80  per  cent. 
Wire. 
Hat  and  Coat.dis.  55  to  60  p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.  50  to  55  per 
cent. 

Horse  Nails 
Canadian, dis.    65  to  70 

Horse  Shoes, 
F.O.  B.  Toronto  &  Hamilton  —  $3  80 
Snow,        "  "  ...     3  90 

F.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  Picks. 

Star.perdoz 3  00   3  25 

Kettles . 
Brass  spun,  7$  per  cent.  dis.  oft  new 

list. 
Copper,  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 
American,  60  and  5  to  60  and  10  p.c 

Keys 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.  P.,  85  to  3  00 

Bronze,  Berlin,  per  doz  ..  2  75  3  25 
Bronze  Gem,  "  ....  6  00  9  00 
Sava  "         •■••     8  75  10  00 

Shutter    porcelain,  P    & 

£,   screw,  per  gross SI  30    4  00 

Knives. 
Clauss,  bread,  cake  and  paring  knives 
$7.20  per  doz.  nett. 

Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
(Galvanized,  1  87    3  85 

King,  wood,  "  2  75     2  90 

"       glass  '  4  00    4  50 

All  glass,  '  1  20    1  30 

Lines. 

Pish,    pergross 105    2  50 

Chalk.         "  1  90    '40 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &  Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  percent,  40  to  42$  p.c. 

Padlock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  1  00    2  40 

Eagle,  dis.  percent, 15  to  17$  percent 

IMallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory      "  1  25    3  75 

Lignum  Vitas,  "         3  85    5  00 

Caulking.each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis.  17$  to  20 
per  cent.  dis. 

Home,  each 

Mincing  Knives. 

American,  per  doz     42    2  35 

Molasses  Gates. 
Stebbin's  Patent. dis.  per  cent,  65  to 
70  to  70.10  per  cert 

Kails. 
Cut  Nails(Iron) 
1.  Either     Canada     or     American 
Pattern. 

Basis— 50  to  60  dy 1  90 

40dy 1  95 

30  dy 2  00 

20,16&12dy 2  05 

10  dy 2  10 

8&9dy 2  15 

6&7  dy 2  30 

2  American  Pattern  Only 

from  4  to5dy 2  40 

3dy.(lath) 2  90 

3  Canada  Pattern  Only 

from  4  to  5  dy 2  40 

3  dy.  (lath) 2  80 

3  dy.  A.P.  Fine 3  50 

Cut  Nails(ste'el)  AddlOc.  to  the  prices 

in  list  for  iron  nails. 
Wire  Nails,  75,  75.  1°  and  5  per  cent  ; 
3  per  cent,  cash  delivered  in  lots 
of  10  kegs  or  more. 
Brads  &  Moulding  Nails,  75,  5  per  c. 
from  new  list. 

Nail  Pullers. 

Herman  &  American —    1  85    3  50 

Nail  Sets. 

per  gross 
Sauare,  round  and  octa- 
gon             3  38    4  00 

Diamond 12  00  15  00 

Netting. 
Poultry,  «0  per  cent  dis. 

Import  60,  10  per  cent. 
Oil. 
CanadaRefinedOil  (Toronto)  14        15 

r.arbon  Safety      "      0  17    0  18 

Canada  WW.      "      0  20    0  22 

American  W.W."      o  25 

S.  R.  Seal pergal  0  63    0  66 


Oilers. 
McClary's  Galvan.  Iron 
Oil    Can,    with     Pump, 

per  doz 19  50 

Zinc  and  Tin,  dis.   50,  50  and  10. 

Copper, per  doz 125    3  50 

Brass,  "       1  50    3  50 

Malleablu  ,  dis   ab  per  ct. 
Pails. 

Galvanized,  per  doz  2  25    3  30 

Pencils. 

Oixon's,  per  gross 100    4  25 

Carpenter 2  25    3  60 

Picks 

Par  doz 6  00    9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent    American  dis. 57$ 
Wood,  fancy  Canadian,  or  American 

35  to  37$  per  cent. 

Bailey's(StanR  &  L.Co.)42$  to  45  p.c. 

Miscellaneous,  dis.  15  to  17$  per  cent 

Bailey'sVictor.dis  15  to  17$  per  cent 

Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers  . 
Button's  Genuine,  per  doz.   prs.    dis 

37$,  40  p   c. 
Button's  Imitation,   per 

doz 5  00    9  00 

German,  per  dcz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys 

Hothouse,  per  doz 55    100 

Axle 22        33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  57$  to 

60  per  cent. 
Pitcher   Spout.  65  to  67$  p.c 
Canadian  ristem  60  to  624  p.  c.  from 

factory. 
Canadian  Pitcher  Spout  67$  to  70  -   <■-. 
from  factory. 

Punches 

Saddler's,     per  doz 1  00    1  85 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  perinch     100 

Putty 

Bladder,  per  100  lbs j        2 

Tins,  lbs  2  50    2  75 

Rail. 
Barn  Door,     per  foot....  3  3$ 

Sliding  Door,         "       ....  3i        3} 

Lanes,  40  p.c.  dis 

Rakes. 

Cast  Steel  and  Malleable    Canadian 

list  dis.  40  to  45  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "         3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  1  25    3  60 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent.  cash. 
Copper  Rivets,  dis.  55  percent. 
Iron  "  "    55per  cent. 

Burrs,  Iron,  50  and  10 

Rivet  Sets. 
Canadian  dis.30,35perc 
Rope 

Per  lb. 
Sisal.    Manilla. 
7-16  in.  and  larger..       6}  9         9} 

>4,5-16,  %  in 71  9$        9J 

Cotton,  per  lb. 18       20 

New  Zealand 8$         9 

Russia  Deep  Sea,  per  lb..        12}      13$ 

Jute    "    ...       06}      07$ 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  dis  37$  to  40  per  cent 

Sad  Irons. 

Mrs.   Potts,  per  set       75        80 

"  N    P.         '  1  00    1  05 

Sad  Heaters. 

Dome,  Shepard's, per  doz    4  75    5  00 

Sand  and  Emery  Payer. 
B.&  A.,  sand,  40  to  40  and  5percent. 

Emery,  per  quire 55        90 

Sash  Cord 

Perlb 22        50 

Sash  Locks. 
Triumph  and  Morris, dis37$, 40  per 
cent. 

Kempshell's  dis.    40,   62$  per  cent 
Canadian,  dis.  45,50  p.  c. 
Sash  Weights. 
Sectional,  per  lb lj 

Saws. 
Hand,  Disston's,  dis  10  p.  c. 
S.  &  D  ,  dis.  35  percent,  to  40  per  cent 
Cross  Cut,  Disston's,  per  ft.  35  to  55, 
S  *  D  dis.   35  p  c.  on  Nos  2  and  3. 


75 


2  75 
75 


4  50 
3  50 


6  00 


4  00 


4  00 

5  75 


Hack, complete,  each.. 

"       frame     only  

Saw  Sets. 

Per  doz 165     9  00 

Scales. 

Canadian  List,  dis.  40  p.c 

Scale  Beams. 

Canadian,  B   S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,    perdoz  2  10 

Foot,       "  40 

Screens. 
Window,  patent,  per  doz    5  00 
Screw  Drivers. 

Sargent's,  per  doz 65 

Screws. 
Wood.F.  H.,  Iron,  and  Steel,  77$  per 

cent.,  dis. 
Wood,  R.H.      "      72$  per  cent.  dis. 
"      F.  H.  Brass75        "  " 

•'     R.  H  70 

Diamond   Point   wood   screw   nails 

bright,  dis.  77$  and  20  per  cent 
Bench,  wood,  per  doz —    3  25 

Bench  iron  per  doz 4  25 

Scythes 
Discount  40  to45  per  cent. 
Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis. 75  percent. 
B.  &  W,  N.  P  ,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
iEtna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"       N.P,,  70  per  cent. 
Clauss,  Full  nickel,  60  p.c.  off 

11      Japanned  handles,  70;p.c.  off 
Sheaves 
Sliding  Door,  per  set    ...        77    140 

Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz 

"  tinned, 

Tin  Rim, 

"  black,       " 

Snaps 
Harness,  G3rman,dis  35  per  cent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  i  or  Vi  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Perlb 0  28    0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent 

Spoke  Shaves. 

Wood,  English  1  80 

Iron,  American 1  35 

Spoons  and  Forks. 

TeaSpoons pergross    7  50 

Dessert  "     '' 

Table       "     

Dessert  Forks....         " 

Medium     " 

Table  "      ••■         " 

Squares. 

Iron,  perdoz  165    2  90 

Steel,  dis.  80  and  5  to  80  and  7!4  p.c. 
Try  and  bevel,  dis.  50  to  52$  percent 

Staples. 
Fence,  galvanized,  per  lb  3$ 


Cigar  Box  Nails,  dis.  45  percent. 
Shoe  Finders 'TacK  sand  Nails,  dis.  37 
per  cent. 

Tape  Lines. 
English, assskin  perdoz.  82  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,     each  0  90    2  85 

steel, each  .    0  80    8  00 
Thermometers. 
Tin  case  &  dairy, dis. 75p.c 

Thimbles. 
Asbestos, filled,  per  doz. ,35  to  40  p  c 

Ties. 
Cow,  perdoz 1  "■•>    2  50 

Tinner's  Tools. 
P.S.&W.,netlist. 
Canadian  15  to  35  per  cent  dis. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12$  per 
cent,  to  70   and  25  p.c.   on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "       " 

Transom  Lifters 
Payson's,  $2.60  to  $5.00  per  doz. 

Traps 
Game,  Newhouse,  dis  33$  p.c.  to  35  p.c 
Game.H  &N..P.S.  &  W.   or  Steel,  60 
and  10  to  67$  per  cent. 

Mouse,  per  doz 0  35    150 

Rat  "        2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  perdoz 6  25    9  00 

Twines. 

Bag,  per  lb 0  12$  0 

Wrapp'g.mottl'd.pr.  pack.  0  50    0 

"         cotton,  perlb   ..  0  18    0 

Mattress,  per  lb 0  33 


20 

60 

20 

0  45 

0   36 

0   5b 


1  15 

1  35 

2  30 
1  80 


5  00 
2  35 


12  00 

21  00  

30  00 
24  00 
27  00  ......    Ame 

36  00 


30  00 


Staging         "         ...♦. 0  27 

Broom  "         0  30 

Binding,  flax,  per  lb 

"         jute       "       

"         Blue  ribbon   0  12$ 

"         Redcap 0  11$ 

"         Crown 0  10$ 

"         Silver  Composite  0  09 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand.perdoz 4  00  6  00 

Bench,  parallel,  each  2  00  4  50$ 

Coach,  each 6  00  7  00 

Peter  Wright's,  per  lb 0  12  0  13 

Pipe,  each  5  50  9  00 

Saw, perdoz 6  50  13  00 

Washer  Cutters. 
Perdoz 4  00    8  50 

Washers  "  Iron,"  40  percent.,  4    mos. 
or  3  per  cent. 


Well  Wheels, 
.perdoz.  8,10  &  12  in. 


3  38    6  OH 


Wire. 
Brass  Wire,  16  to  25  wire  gauge,  21  to 

26c.  lb. 
Copper  Wire,  5  to  10  p.  c.  off  Amor.list 
Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
[In  lots  of  1  000  lbs.,  annealed  oiled 


25 


per 


Wrought  Iron,  dis.  75,  75  and  10  per    and  annealed  and  galvanized,  freight 

will  be  prepaid.] 
Bright,  Coppered  steel  and  spring  20 

per  cent  f.o.b.  Montreal 
Broom  Wire  5J  to  6Jc.  per  lb. 
Clothes  Line  Wiie,  19  gauge,  per  doz 
coils   3  95 


cent. 
Stocks  and  Dies,  Amer.   dis. 
cent. 

Stove   Polish,  (Catchpole's). 

Stove  Pipe  Varnish,  enanelled 

cans,  per  doz   1  75 

No  1,  Stove  Paste,  per  gross 9  00 

■'2       "  ' 4  80 

Stone. 

Washita,  perlb 0  25       50 

Hindostan,  per  lb 0  06       07 

"  Slips,  per  lb  9 

Labrador,    perlb 0  13 

"         Axe,    "        0  15 

Turkey'  '       0  50 

Arkansas  " 150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  perton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut, Carpet  Blued, gimp,  55  per  cent 
"  tinned,  dis.  57$  per  cent. 

Swedes' iron,  blued  or  tinned,  dis.  50 

per  cent. 
Upholsterers" dis.  50  percent. 
Copper  Nails, dis.  60  per  cent. 

"       Tacks.  45  per  cent. 
Clout  Nails,  dis.  60  p.  c  to  65  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  65  per  cent. 
Trunk  Tacks,  dis.   57$  per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  62tf  p.c 


Wire  Fencing. 

Gal  v.  2  barb, 2$  &  5  in.  apart 
"     4      "    4  &  6  "       " 
"    Plain  twist,  all  deld 
"    Steel  thorn  and  rib- 
bon  

"Lock  Barb,'' 4  point  

Ditto  Glidden  2  point 

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points. . . 


}3J        3} 
3$    3% 

4}        5 
....     0  C4$ 
....     0  04$ 


0  04$ 

Steel  staples  0  03$ 

Terms,  60  days  or  2  per  cent,  in  30 
days. 

Wire  Cloth. 
Ordinary .  discount  2b  p.c. 
Painted  Screen,  p.lOOsq  ft    185    190 

Wrenches. 
Acme,  35  to  37$  per  cent. 
Agricultural,  70  and  5  to  70  and  10  p  c 
Standard, dis. 60,  60 & lOp. c. 
Coe'sGen'ne.dis.  32$  to  35 p.  c  dis. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    ..     2  00    3     • 

S.,  perdoz 5  80    7    0 

G.  &.  K.'sPipe    "      6  00 

Burrell's    "     each 3  40 

Pocket,  perdoz 125    2  00 


THABt  MARK  FOR 


Simpson,  Hall,  Miller  &  Co., 

1 6  and  1 8  DeBresoles  St.,  Montreal. 


REGISTERED 
TRADE  MARK  FOR 

KNIVES,FORKS,8POON& 


HOLLO*    WA«. 


Manufacturers  of  the 

Finest  Quality  Electro-Plated  Ware. 

And    Sole    Manufacturers   of   the    Celebrated 

WM.   ROGERS'  Knives,  Forks,  Spoons,  Etc.    a. j. whimbey 


Manager. 


BLACKSMITHS'  TOOLS. 


Horseshoe  Vises. 

Price,  No.  1,  -  $4.00 
"      No.  2,  -      7.50 

Will  save  their  cost 
in  a  week's  sharpen  ■ 
ing 


B.JARDINE&CO. 

HESPELER,   ONT. 


"The  LARGEST  SHEAR  MANUFACTURERS  in  the  World." 


288  .  . 
Different 
Styles 
and  Sizes 


Daily  .  . 
Production 
2,500  .  . 
Pairs  .  . 


CLAUSS  SHEARS  and  SCISSORS  Srirfr  * 

Highest  Medals  and  Diplomas  awarded  by  World's  Fair  judges. 

Clauss  Shear   Co. 


FACTORY : 
FREMONT,  OHIO 


itEMta.,d.e  Toronto,  ont. 
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HARDWARE 


|     MANILLA 

BROWN  WRAPPING 
|     HARDWARE  MANILLA 
|     LEATHER  MANILLA 
ETC.,   ETC. 


Toronto  Branch 
Montreal  Branch 


PAPER 


Any  size ;    any  weight ; 
on  the  most  favorable 
terms.     Write  for 
samples  and  quotations 


29  Front  St.  West 
318  St.  James  St. 


The 


E.  B.  Eddy  Co. 


Hull, 
Canada 
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A.  ALLAN,  Pres. 


J.  O.  GRAVEL,  Sec.-Treas. 
F.  SCHOLES,  Man.  Director. 


THE  CANADIAN  RUBBER  (0  V 

Of  Montreal  and  Toronto, 
CAPITAL,       -       -       32,000,000. 


MANUFACTURERS    OF 


First  Quality  Rubber 
Boots  and  Shoes,  Supe- 
rior Quality  Rubber  Belt- 
ings, including  The  For- 
syth (Boston  Belting  Co.) 
Seamless  Rubber  Belt- 
ing. For  which  we  are  Sole 
Agents  and   Manufacturers  in  Canada. 

We  hold  the  Patent  and  Bight  to  Manufacture 
in  Canada. 

THE  PATENT  PROCESS  SEAMLESS  TUBE  HOSE 

We  Make  all  Our  Hose  by  this  Process. 

ASK  THEMERGHANT  YOU  DEAL  WITH  FOR  II  AND  TAKE  NO  OTHER. 

Rubber  Packing's,  Valves,  Gaskets,  etc. 

Head  Office  and  Factory,  Montreal.  J.  J.  McGILL,   Man. 

WESTERN    BRANCH  : 

Cor.  Front  and  Yonge  Streets,  TORONTO. 
J.  H.  WALKER,  Manager. 


FINEST    QUALITY 

RUBBER  BELTING 


"  MONARCH  " 

"RED  STRIP" 

"LION"  brands 

PARTICULAR  ATTENTION  GIVEN  TO 
ORDERS  FOR  LARGE  SAW  MILL  BELTS, 
ENDLESS  OR  STRAIGHT  .... 

The  Gutta  Pergha  &  Rubber  Mfg.  Co. 

OF  TORONTO,  LTD. 

61-63  FRONT  STREET  W.,  Toronto. 


The  Toronto  Silver  Plate  C 


o, 


ARE  MANUFACTURERS  OF 


STERLING  SILVER  and 
ELECTRO  SILYER  PLATE 


And  make  a  specialty  of 


Prize  Cups 
Trophies 
and  Medals 


Suitable  for  any  Athletic 
Competition. 


SPECIAL  designs  prepar- 
ed,   and  estimates  fur- 
nished on  application. 


WRITE  FOR  CATALOGUE  .  . 

Illustrating  these  goods,  which 
will  be  issued  about  the  first 
week  in  May. 


Factories  and 
Salesrooms, 


TORONTO,  (AIWA 

E.  G.  GOODERHAM,  Manager  JOHN  C.  COPP,  Sec.-Treas. 
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MAGNOLIA  METAL 


IN    USE    BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST    ANTI-FRICTION    METAL    FOB 

High-Speed  Engine,    Dynamo,    Rolling-Mill,   Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Papep-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL   CO., 


London  Office :  75  Queen  Victoria  St. 
Chicago  Office  ;        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortland  Street.  NEW  YORK. 


Quality 
Counts 

In  E very- 
Thing 

But  in 
Nothing 

So  Much 
As  Paint 

and 
Varnish 


MANDER  BROS.,  VARNISH  MFRS. 

Established  1803.  LONDON,  ENG. 

BLUNDELL,  SPENCE  &  CO.,  Ltd. 

Largest  Color  and  Paint  manufacturers  in  the  world. 
Capital,  $2,000,000.  HULL  and  LONDON,  ENG. 

ASPINALL'S  ENAMEL,  Ltd. 

Aspinall's  Renowned  Enamel.       LONDON,  ENG. 

SHERWIN-WILLIAMS  CO. 

Fine  Coach  Colors.  CLEVELAND,  NEW  YORK 

and  CHICAGO. 

L.  J.  McCLOSKEY  &  CO. 

Original  makers  of  Liquid  Wood  Fillers 

and  Stain  combined.  PHILADELPHIA. 

F.  W.  DEVOE  &  C.T.  REYNOLDS  CO. 

Artists  Materials.  NEW  YORK 

G.  B.  MOEIVES 

Finest  Tube  Colors.  BERLIN 

GEO.  BENDA 

Bronze  and  Gold  Leaf.       FURTH,  GERMANY 


Sole  Agents  for  the  Dominion  of  Canada 


The  Best 
Goods  from 

The  Best 
Makers 

The  World 
Over 

Is  What 
We  Aim 

to 
Supply 


Walter  H.  Cottingham  &  Co. 


Fine  Paints  and  Varnishes. 


MONTREAL 


ATTENTION 

HOSE 

NOZZLES 

SPRINKLERS 

©   © 

Write  us 
for  Prices. 


We  are  in  a  position  to 
supply  at  very  close  figures 


Liauun 
JVtoixters 


ROLLERS 

SHEARS 

SYRINGES 


RICE  LEWIS  &  SON 

Hardware  Merchants         -        TORONTO. 


Steel-Clad  Baths 


SPECIFIED    AND    USED    BY 


LEADING  . 


Architects  a-d  Plumbers 


The  Toronto  Steel  Clad  Bath  &  Metal  Co. 

LIMITED 

1 23    Queen   Street    East 
TORONTO       -        -       CAN. 


OIL  STOVES 

Improved  Patterns  for  1894. 


DAISY" 


Tin 
Bottom 


One,  Two  and  Three  Burner,  Ovens  and  Extension  Tops, 
Finish  First-class,  No  Smoke,  No  Smell. 


Kemp  Manufacturing  Co., 


TOHONTO. 
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KNOWN  to  all  men  in  the  trade  are  the 
demoralized  prices  on  white  lead. 
Those  who  are  in  a  position  to  know 
assert  that  the  figure  at  which  this  article 
is  now  being  sold  no  more  than  covers  the 
cost,  even  provided  the  grinders  use  the 
poorest  kind  of  dry  lead  in  the  manu- 
facture. It  is  obvious  that  this  state 
of  affairs  cannot  obtain  for  any  great 
length  of  time  any  more  than  can  a  vessel 
long  hold  water  with  a  hole  in  its  bottom.  It 
is  a  well-known  fact  that  the  nearer  the  price 
of  an  article  gets  to  the  cost  of  producing 
it,  the  greater  is  the  probability  that  the  qual- 
ity will  be  sacrificed  to  price.  In  other  words, 
the  article  is  likely  to  be  adulterated,  of  poor 
quality,  or  to  have  inferior  workmanship 
expended  upon  it.  White  lead  cannot  be 
adulterated  without  running  fcul  of  the  Gov- 
ernment. But  cheap  white  lead  can  be  pro- 
duced without  resorting  to  adulteration,  just 
as  there  are  more  ways  of  killing  a  dog  than 
by  hanging.  The  grinder  can  use  the  poor- 
est quality  dry  lead  and  oil  in  the  manufac- 
ture. And  this  is  what  he  will  have  to  do,  if, 
in  fact,  he  has  not  already  begun  to  do  so,  if 
the  selling  price  and  the  cost  of  production 
are  so  near  each  other  as  we  are  lead  to  be- 
lieve they  are. 

*  *  * 

The  Senate  Committee  on  Insolvency  sat 
on  Thursday  and  Friday  last  in  Ottawa  to 
hear  the  pros  and  cons  that  the  representa- 
tives of  the  boards  of  trade  and  the  Bankers' 
Association  might  have  to  advance  regard- 
ing the  Insolvency  bill  that   is  now  awaiting 


the  consideration  of  the  Senate.  Both  in- 
terests were  well  represented  by  their  re- 
spective lights.  The  principal  flaws  picked 
in  the  bill  by  the  representatives  of  the 
boards  of  trade  were  in  regard  to  the  powers 
of  the  official  receivers.  These  officials,  who 
are  to  be  appointed  by  the  Governot- 
General-in  Council,  take  charge  of  an 
estate  after  a  receiving  order  has  been 
made  by  the  court,  and  can  remain  in  pos- 
session of  the  estate  for  three  weeks  before 
handing  it  over  to  the  liquidator  or  assignee 
appointed  by  the  creditors,  eating  up  possi- 
bly in  the  meantime,  in  costs,  many  of  the 
good  dollars  of  the  estate  to  the  loss,  of 
course,  of  the  creditors.  This  is  verging 
dangerously  near  to  the  conditions  which 
obtained  under  the  Insolvsncy  Act  of  1875, 
and  ultimately  played  an  important  part  in 
the  removal  of  the  measure  from  the  statute 
book.  One  of  the  representatives  well 
put  it  when  he  avowed  that  it 
would  be  better  to  have  no  insol- 
vency law  at  all  than  to  have  one 
which  would  be  liable  to  the  objection  of  the 
old  one  in  this  particular.  He  might  have 
added  that  it  would  be  utter  folly.  It  is  not 
wise  to  trust  one's  self  a  second  time  to  a 
bridge  which  has  already    refused  to  carry 

one  across  in  safety. 

*  *  * 

The  provision  to  which  the  bankers  seem 
to  take  the  strongest  objection  is  in  regard 
to  the  minimum  of  percentage  which  an  in- 
solvent may  pay  in  order  to  get  his 
discharge.  The  bill  introduced  by  Senator 
Bowell  provides  that  the  insolvent  may 
secure  the  desideratum  upon  the  pay- 
ment of  at  least  one-third  the  amount 
of  claims  entitled  to  rank  on  the  estate,  to- 
gether with  all  costs,  subject  to  confirmation 
by  the  court.  The  bankers  consider  that 
this  is  letting  the  insolvent  oft  too  easy,  was 
unfair  to  the  local  trader  and  an  inducement 
to  dishonesty.     What  they  favor    is  a  75  or 

66%  per  cent,  as  the  minimum. 

*  *  * 

The  question  of  discharge  has  always  been 
a  ticklish  one  to  settle  in  drafting  insolvency 


bills.  There  are  so  many  interests  to  be 
guarded  that  it  could  scarcely  be  otherwise. 
There  is,  for  instance,  the  unfortunate  but 
honest  trader,  who  through  force  of  circum- 
stances over  which  he  had  no  control,  has 
been  compelled  to  go  into  bankruptcy.  If 
he  is  capable  as  well  as  honest  it  is  hard 
that  the  minimum  amount  necessary  for  his 
discharge  should  be  fixed  too  high.  Then 
again  if  the  minimum  is  placed  too  low  it  is 
liable  to  allow  men  to  start  up  again  whom, 
in  justice  to  the  community,  should  not  be 
allowed  to  do  so.  To  strike  a  happy  medium 
is  where  the  difficulty  comes  in.  But  it 
seems  better  that  the  minimum  should  be 
placed  toolow  rather  than  too  high,  especially 
when,  as  provided  for  in  the  bill  now  under 
review,  the  confirmation  of  a  discharge  is  re- 
posed in  the  hands  of  the  court.  It  is  better 
that  many  criminals  should  escape  than  that 
one  innocent  man  should  be  punished. 

*  #  * 

All  the  fault-finding  with  the  Insolvency 
bill  was  not  with  the  boards  of  trade  and 
bankers.  Some  of  the  members  of  the 
committee  in  charge  of  the  bill  also  dis- 
covered defects.  The  particular  clause 
which  found  disfavor  with  them  was  that 
which  discriminated  between  traders  and 
farmers.  And,  notwithstanding  the  pro- 
testations of  Hon.  Mackenzie  Bowell,  the 
discrimination  was  removed,  so  that  if  the 
bill  passes  in  its  present  shape  a  demand 
of  assignment  can  be  made  upon  farmers 
and  other  non-traders  as  well  as  traders. 

*  *  * 

The  binder  twine  factory  at  the  Kingston 
penitentiary  is  now  in  operation,  and  when 
in  full  running  order  will  employ  forty 
prisoners.  The  Canadian  Customs  Act  pro- 
hibits the  importation  of  goods  manufac- 
tured wholly  or  in  part  by  prison  labor,  but 
the  Dominion  Government — the  framer  of 
that  law — and  the  Ontario  Government 
have  no  qualms  of  conscience  about  start- 
ing up  within  prison  walls  industries  in  com- 
petition with  free  labor.  There  is  a  want  of 
consistency  somewhere. 


HARDWARE 


THE  CHANGES  IN  THE  OIL  TARIFF. 

HON.  MR.  FOSTER'S  announcement 
in  the  House,  on  Tuesday  last,  that 
the  duty  on  coal  oil  was  to  be  re- 
duced from  7  i-<;c.  per  gallon  to  6c.  per 
gallon,  a  reduction  of  i  i-5c,  was  a  big 
surprise  to  the  oil  men.  During  the  last 
session  of  Parliament,  ifwill  be  remembered, 
the  higher  inspection  fees  upon  foreign  oils 
were  taken  off  and  the  limitation  of  the  im- 
portation so  changed  as  to  allow  the  foreign 
product  to  be  brought  in  in  tanks,  causing  a 
reduction  in  prices  of  from  one  to  two  cents 
per  gallon.  Inconsequence  of  this  the  oil  men 
anticipated  little  or  no  change  this  session, 
and  are  therefore  caught  with  heavier  stocks 
than  they  would  have  been  had  they  had  an 
idea  of  what  was  brewing.  They  are  now 
hoping  that  the  changes  will  not  go  into 
effect  immediately  so  that  they  may  have  an 
opportunity  of  reducing  their  stocks  at 
present  prices. 

Of  the  total  quantity  of  coal  oil  consumed 
in  this  country  about  one-third  is  estimated 
to  be  United  States  product.  There  is  no 
doubt  thatthereis  a  preference  forthe Ameri- 
can oil  among  a  large  number  of  consumers 
in  Canada.  But  at  the  same  time  it  is  equally 
certain  that  much  of  it  is  based  rather 
upon  prejudice  than  on  results  obtained  from 
actual  experiment.  Get  the  first-class  Can- 
adian article,  and  a  belter  article  scarcely 
could  be  wished  for.  It  will  burn  down  to 
the  bottom  of  the  vessel,  which  is  certainly 
not  always  the  case  even  with  the  American 
water  white.  At  least  that  is  what  experts 
tell  us.  Peculiar  as  it  may  seem,  but  it  is 
asserted  to  be  a  fact,  a  comparison  of  the 
qualities  of  oils  used  in  the  agricultural  dis- 
tricts of  the  province  of  Ontario  and  of  the 
State  of  New  York  respectively,  shows  re- 
sults favorable  to  the  former.  The  reason 
assigned  for  this  is  that  the  refiners  are  com- 
pelled to  make  a  better  oil  tor  the  Canadian 
than  they  do  for  the  home  market,  in  order 
to  comply  with  the  Government  test. 

Mr.  Foster  also  announced  the  following 
changes :  "  Crude  petroleum  fuel  and  gas 
oil,  other  than  naphtha,  benzine  or  gasoline, 
when  imported  by  manufacturers  other  than 
oil  refiners,  for  use  in  their  factories  for  fuel 
purposes,  also  the  manufacture  of  gas,  3c. 
per  gallon." 

This  is  a  reduction  of  4  1-5C.  from  the  old 
tariff  and  35c.  from  the  tariff  as  proposed 
by  the  Finance  Minister,  March  27. 

The  reduction  in  oil  will  be  popular  with 
at  least  two  classes  in  the  country,  namely, 
the  retail  dealers  and  the  consumers,  while 
the  producers  have  not  much  need  for  com 


plaint  seeing  that  coal  oil  is  still  protected  to 
the  extent  of  about  100  per  cent,  and  crude 
petroleum  to  nearly  double  that  amount. 


KEEP    MOVING. 

THERE  is  no  denying  that  a  trade  name 
built  u  p  by  many  years  of  honesty  and 
enterprise  is  worth  many  dollars  to  its 
possessors.  The  oarsman,  however,  who 
through  hard  work  and  skill,  has  drawn 
ahead  of  his  competitors,  can  not  rest  on  his 
oars  until  the  race  is  ended,  neither  can  the 
business  man  any  more  afford  to  relax  his 
efforts  to  draw  trade,  and  please  his  custom- 
ers, than  he  could  in  the  days  when  he  was 
struggling  to  attain  the  position  that  he  now 
holds. 

Many  men  imagine  that  a  successful 
present  is  a  certain  sequence  to  a  successful 
past.  We  believe  it  is,  but  not  if  the  merch- 
ant is  content  to  lay  back  on  the  laurels  that 
he  has  won  in  the  past. 

If  success  in  business  is  to  be  retained  as 
well  asobtained,  enthusiasm,  push,enterprise, 
are  absolutely  necessary.  These  virtues 
have  been  the  means  by  which  the  merchant 
has  surmounted  the  past  difficulties,  and  at- 
tained the  good  name  which  he  now  pos- 
sesses. 

We  often  hear  the  expression  "a  few 
years  ago  I  did  a  splendid  business." 

The  trouble  with  many  of  these  merchants 
is  that  they  are  trying  to  trade  on  the 
strength  of  their  reputation,  and  so  wrapped 
up  do  they  become  in  this  honorable  name 
and  reputation  that  they  lose  sight  of  the  fact 
that  there  are  other  younger  firms  springing 
up,  who  by  dint  of  hard  work,  clever  adver- 
tising, etc.,  are  also  gaining  a  reputation  as 
they  did  in  years  gone  by. 

Every  now  and  then  one  of  these  younger 
firms  steals  away  a  good  customer  of  theirs, 
and  competition  is  keener  now  and  the  new 
ones  are  not  as  numerous  as  they  were. 

Many  have  hugged  the  delusion  that  be- 
cause they  were  well  known  they  would  stay 
so,  and,  thus  believing,  they  have  relaxed 
their  efforts,  and  have  suddenly  awakened  to 
the  fact  that  many  firms  which  but  a  short 
time  ago  were  beneath  their  notice  are  out- 
stripping them.  Enthusiasm  and  enterprise 
say,  "  The  top  for  me  please,"  and  it  elbows 
its  way  till  it  gets  there,  but  let  the  spark  of 
enthusiasm  die  and  the  enterprise  relax  and 
we  soon  find  ourselves  again  in  the  rear. 

A  successful  past  is  good,  but  a  successful 
present  is  better.  Remember  the  old  fable 
of  the  tortoise  and  the  hare.     Keep  moving. 


UNSETTLED  TRADE. 

THE  developments  and  complications 
which  have  arisen  out  of  the  tariff 
changes  have  been  a  subject  of  con- 
siderable vexation  to  dealers  in  all  kinds  of 
heayy  materials  and  hardware. 

But  this  has  not  been  their  onlv  source  of 
trouble. 

The  pugnacious  members  of  different 
associations  took  advantage  of  the  unrest 
due  to  the  tariff  uncertainty  as  an  excuse  to 
commence  and  cut  prices,  and  the  result 
has  been,  as  everyone  knows,  a  series  of 
general  collapses  in  the  iron  and  paints 
and  oil  trades  of  a  number  of  associations 
whose  objects  were  to  secure,  as  much  as 
possible,  a  uniform  rate  of  prices. 

The  result  of  all  this  upheaval  has  been 
cutting' galore  in  many  leading  lines  of 
goods. 

First  of  all  the  White  Lead  Association 
gave  up  the  ghost,  then  the  Paint  Grinders', 
and  also,  when  the  tariff  was  brought  down, 
the  bar  iron  prices  gave  way,  and  now, 
though  a  nominal  settled  price  prevails  on 
that  article,  it  is  an  open  secret  that  orders 
are  being  booked  right  along  at  fully  15c. 
under  the  nominal  inside  figure  in  certain 
cases. 

Last  week  also  we  had  occasion  to  refer 
to  the  demoralization  in  paints  and  oils  and 
turpentine.  And  now  finally  it  is  whispered 
that  several  firms  of  nail  manufacturers  in 
Montreal  are  going  to  make  a  certain  west- 
ern nail  maker  demonstrate  his  ability  to 
fulfil  some  statements  he  has  made  in  the 
press. 

This  at  least  is  the  interpretation  that  the 
jobbing  trade  in  Montreal  put  upon  a  meet- 
ing of  the  makers  of  that  city  which  was 
held  last  week,  and  they  expect  some  lively 
times  in  consequence. 

One  of  the  leading  makers  assured  Hard- 
ware's correspondent  that  they  were  wrong 
in  their  assumptions,  and  it  will  be  interest- 
ing to  note  which  contention  the  course  of 
events  disproves. 


There  was  rather  an  amusingscene  in  the 
House  of  Commons  one  day  last  week.  The 
tariff  on  lamp  chimneys  was  under  discus- 
sion, and  one  of  the  members  who  was  the 
strongest  in  advocating  the  reduction  of  the 
duty  was  Hon.  Mr.  Fraser,  who  avowed  that 
the  Canadian  factories  have  a  corner  on 
lamp  chimneys,  and  that  the  New  Glasgow 
was  able  to  close  down  for  five  years  and  yet 
pay  a  dividend  of  eight  per  cent.  Now,  Mr. 
Fraser  has  an  interest  m  the  New  Glasgow 
factory,  and  when  this  fact  was  pointed  out 
he  acknowledged  that  such  was  the  case, 
and  that  it  was  iniquitous  for  him  to  get  the 
eight  per  cent,  dividend. 
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REGARDING  MAIL  ORDERS. 

REALLY  well  written  mail  order  is 
almost  a  rarity,  but  that  it  is  appre- 
ciated when  received  goes  without  a 
doubt — not  only  by  the   wholesaler,  but  also 
by  the  order  clerk,  to  whose  lot  falls  the  task 
of  getting  it  out. 

If  the  order  is  not  legibly  written,  if  it  is 
written  on  both  sides,  or  if  the  sizes,  quality, 
or  catalogue  numbers  of  the  articles  men- 
tioned in  it  are  omitted,  it  will  necessitate 
the  revising  of  it.  The  chances  even  then 
are  that  the  customer  will  not  get  exactly 
the  article  that  he  wanted,  for  the  revisor 
has  to  rely  a  great  deal  on  his  own  judg- 
ment as  to  what  is  really  wanted.  All  this 
takes  time,  causes  delay  in  shipment,  and  the 
retailer  blames  the  wholesaler  for  lack  of 
promptness. 

Amongst  the  many  articles  that  writers  of 
mail  orders  often  fail  to  give  the  size  or  de- 
scribe lucidly,  is  screen  wirecloth,  in  order- 
ing which  the  merchant  often  forgets  to  state 
the  breadth  needed,  the  mesh  of  poultry  net- 
ting, the  grade  and  size  of  pick,  maul,  and 
ax  handles;  the  numbers,  sizes,  and  make  of 
T  hinges,  screen  doors,  forks,  sad  irons, 
trowels,  traps,  locks,  lamp  chimneys,  and 
many  other  articles. 

Nearly  all  order  blanks  issued  for  the  use 
of  their  customers  by  wholesalers  have  ruled 
spaces  for  the  amount  needed,  the  descrip- 
tion of  articles,  and  other  extensions.  The 
writer  should  confine  the  descriptions, 
amounts  and  prices,  each  to  the  column  set 
apart  for  that  purpose,  and  be  particular  not 
to  overrun  the  extension  columns.  In  order- 
ing different  sizes  of  screws,  make  a  differ- 
ent item  of  each  size,  the  same  in  bolts, 
hinges,  tacks,  etc.  In  ordering  butts,  the 
merchant  should  state  whether  he  wants 
cast  or  wrought  steel,  loose  pin  or  otherwise. 
By  the  appearance  of  many  mail  orders 
that  are  received  from  different  parts  of  the 
country,  we  are  constrained  to  think  that  in 
many  cases  the  merchant  has  merely  made 
notes  of  his  needs  from  time  to  time,  and 
then  handed  them  to  the  office  or  shop  boy 
to  copy  out  on  an  order  blank  and  mail. 

The  boy  is  satisfied  if  he  gets  it  off  all 
right,  and  is  not  able  to  appreciate  the  bene- 
fit of  following  the  directions  for  filling  in 
the  blanks,  which  invariably  accompanies 
them. 

In  writing  orders,  when  plain  paper  has  to 
be  used,  stick  as  closely  to  the  prescribed 
form  of  writing  orders  as  possible.     Write 
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a  separate  paragraph  of  each  article 
ordered.  Write  plainly  and  do  not  abbre- 
viate too  much. 

If  an  article  or  part  thereof  is  needed,  of 
which  you  do  not  know  the  name,  a  small 
sketch  accompanying  the  description  will 
often  be  of  much  help. 

From  a  pamphlet  recently  issued  by  a 
leading  hardware  firm  in  the  United  States 
we  copy  the  following  directions  for  the 
writing  of  mail  orders  : 

"  Write  only  on  one  side  of  a  sheet  of 
paper.  Well  written  mail  orders  are  never 
copied,  but  are  filled  from  the  original  order. 
Where  orders  are  written  on  both  sides  of 
a  sheet  it  necessitates  their  being  recopied 
— recopying  is  one  cause  of  delay. 
"  Write  only  one  item  or  size  on  a  line. 
"  Do  not  crowd  your  writing  on  a  sheet. 
A  crowded  order  is  hard  to  read. 

"  Nothing  but  the  order  and  instructions 
in  regard  to  shipping  and  filling  orders 
should  be  on  the  order  blanks. 

"  Nothing  causes  more  delay  in  attend- 
ing to  the  customer's  wants  than  their 
writing  about  several  subjects  on  one  sheet. 
"  If  dealers  will  write  in  regard  to  orders, 
remittances,  quotations,  etc.,  on  different 
sheets,  these  letters  will  then  immediately 
on  receipt  be  sent  to  their  proper  depart- 
ments to  be  answered  on  the  day  they  are 
received.  Each  part  of  such  letter  should 
be  complete  in  itself,  as  if  no  other  letter 
had  been  written  at  the  same  time  to  the 
house  on  another  subject." 

In  these  days  of  fast  freights  it  is  a  mis- 
take for  the  retailer  to  stock  up  too  heavily 
at  one  time.  In  novelties,  especially,  small 
quantities  are  sufficient  at  first.  It  is  often 
desirable,  therefore,  to  order  by  mail  fre- 
quently and  for  just  the  amount  needed. 

A  mail  order  being  voluntary,  expresses 
preference  and  reliance  in  the  house  to 
which  it  is  sent,  and  is  a  high  compliment, 
and  should  be  considered  as  such  and  re- 
ceive the  best  attention  and  command  the 
lowest  prices. 

The  retailer  who  is  writing  an  order 
should,  if  he  is  possessed  of  a  catalogue  of 
the  firms  to  which  he  is  writing,  have  it  at 
hand  and  consult  it  as  to  descriptions,  num- 
bers and  prices,  and,  if  in  doubt,  make  refer- 
ence to  page  in  catalogue  containing  the  said 
description. 

By  close  attention  to  these  few  hints,  the 
retailer  will  not  only  lessen  the  trials  of  the 
wholesaler,  chefr  the  heart  of  the  order 
clerk,  but  will  also  ensure  getting  precisely 
the  articles  that  he  has  ordered,  and  will  do 
much  to  facilitate  the  prompt  shipment  of 
his  goods. 


DISPLAYING  CUTLERY. 

POCKET  cutlery  is  one  of  the  many  lines 
in  the  hardware  store  from  which  the 
merchant  often  reaps   but  little  profit 
through  lack  of  attention  in  displaying  and 
tact  in  selling  it. 

One  of  the  reasons  for  the  lack  of  good 
profits  in  this  line  is  the  careless  way  in 
which  cutlery  is  often  handled  by  the  sales- 
man when  serving  a  customer. 

He  may  have  been  recently  handling 
paints  or  varnishes,  or  other  ware  likely  to 
leave  thumbmarks  on  the  handles  of  knives, 
and  perspiration  from  the  hands  at  any  time 
will  invariably  rust  the  blades,  and  tend  to 
make  them,  if  not  unsaleable,  unattractive 

Great  attention  should  be  given  to  the  sale 
of  pocket  cutlery,  and  to  the  placing  of  a 
knife  befote  a  customer  in  the  most  attractive 
manner. 

A  small  mat  of  green  baize  or  rubber 
should  be  placed  on  the  show  case,  on 
which  to  show  knives  as  the  glass  is  apt  to 
scratch  the  handles,  especially  tortoise  shell. 
A  knife  should  always  be  opened  by  the 
salesman  before  he  lays  it  down  for  the  in- 
spection of  a  customer,  with  the  longer 
blades  fully,  and  the  shorter  blades  half  way 
open.  This  saves  time  and  shows  the  knife 
in  its  best  proportions. 

A  knife  opener  or  small  coin  should  be 
used  for  opening  pocket  knives,  and  the  less 
that  the  fingers  come  in  contact  with  the 
silver  of  plated  tips  on  the  handles  the 
better. 

A  small  piece  of  chamois  may  be  kept 
in  back  of  the  show  case,  with  which  the 
blades  should  be  wiped  before  returning 
them  to  the  show  case. 

It  will  be  well  for  the  retailer  to  remem- 
ber when  guaranteeing  a  pocket  knife  or 
razor  to  a  customer  on  the  strength  of  the 
guarantee  he  has  received  from  the  whole- 
saler or  manufacturer,  that  the  higher  the 
grade  and  the  finer  the  temper  of  razors  or 
pocket  knives,  the  more  care  they  will  need 
in  sharpening  and  handling.  These  goods 
will  not  stand  the  rough  usage  to  which 
the  coarser  article  is  often  subjected,  and 
care  should  be  taken  to  inform  the  pur- 
chaser of  this,  and  at  the  same  time  to 
caution  him  that,  while  guaranteeing  it 
against  flaws  or  imperfections,  you  do  not 
hold  yourself  responsible  for  breakages 
through  ill  usage. 

A  Toronto  hardware  merchant  recently 
had  a  pocket  knife  returned  by   a  boy  be- 
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cause  it  would  not  cut  wire.  The  merchant 
returned  his  money  because  his  father  was 
a  good  customer,  and  said  to  a  represent- 
ative of  Hardware  :  "  Oh,  yes  ;  we  have 
plenty  such  cases  as  this." 

A  country  merchant   recently  returned  a 
razor  while  in  the  city  to  a  well-known  cut- 
ery  firm,  saying  that  it   had  been  returned 
o  him  by  a  customer,  the  day  after  he  had 
sold  it,  with  the  point  broken.  He  had  given 
the  customer  a  new  one,   and  wished  this 
one  replaced.     He  was  politely  and  firmly 
efused,  the  break  being  a  clean  one,  which 
ad  evidently  been  done  from  lack  of  know- 
ledge in  stropping.     The  merchant  had  to 
bear  the  loss,  and  left  much  annoyed. 

A  member  of  the  wholesale  firm,  turning 
to  our  representative,  remarked:  "It  would 
not  have  cost  much  to  have  replaced  that 
azor,  but  we  were  forced  to  refuse  on  busi- 
ness principles.  Retailers  are  too  ready  to 
substitute  articles  returned  to  them  by  cus- 
tomers, and  expect  us  to  make  these  good  to 
them." 

A  really  good  display  of  cutlery  is  one  of 
e  marked    features   of  an  attractive  and 
well-appointed  hardware  store. 

In  making  a  cutlery  display,  if  your  win- 
dows are  large  enough  to  allow  some  of  your 
goods  to  be  shown  in  cases,  it  is  advisable 
to  do  so.  It  will  keep  the  cloth  on  which 
the  cutlery  is  laid  from  getting  dusty,  and  it 
will  he  found  far  easier  to  keep  the  case 
clean  than  it  would  the  many  articles  con- 
tained therein. 

All  the  space  surrounding  the  show  case 
should  be  utilized  to  the  best  advantage. 
Pillars  may  be  placed  in  corners  of  the  win- 
dows, which  should  be  covered  with  sheets 
of  cork  over  which  cloth  should  be  stretched. 
Different  samples  can  be  easily  fastened  to 
the  cork  and  the  blades  of  pocket  knives 
can  of  course  be  stuck  in  the  same,  while 
corkscrews  and  razors  have  to  be  hung  on 
small  pins.  For  a  ground  to  display  cutlery 
on,  dark  cloth  will  always  be  found  most  ef- 
fective. In  a  display  of  this  kind  great  pains 
should  be  taken  to  keep  the  window  free 
from  dampness  or  dust,  for  dust  on  the  dark 
background,  rust  on  the  steel,  or  dulness  in 
the  look  of  the  silver  or  plated  ware,  will 
spoil  the  effect,  which  it  is  so  necessary  to 
retain. 


ROUND  TOWN  WINDOW  DISPLAYS. 

THE  grass  is  coming  up  nicely  and  the 
trees   are  budding,  but  these  are  not 
the  only  signs  of  spring. 
The   hardware  merchants'  windows    are 
decked  out  in  spring  array  in   anticipation 
of  the  growing  demand  for  spring  and  sum- 
mer lines. 

The  show  window  is  getting   daily  more 
appreciated     as    an     advertising    medium 


through  which  retailers  can  show  the  season- 
able goods  they  have  in  stock.  A  Hard- 
ware representative  noticed  this  fact  while 
making  a  tour  of  the  trade. 

Rice,  Lewis  &  Son,  King  St.,  were  devoting 
one  of  their  spacious  windows  entirely  to  gal- 
vanized chicken  netting,  while  in  another 
garden  tools  were  displayed.  In  the  centre 
of  this  window  was  placed  a  garden  roller 
and  on  either  side  of  it  a  lawn  mower.  The 
rest  of  the  space  was  filled  with  smaller 
tools,  such  as  trowels,  pruners,  scythe  stones, 
grass  cutters,  etc.,  all  neatly  arranged  on  a 
ground  of  green  bunting.  The  top  and 
back  of  the  window  was  draped  with  the 
Union  Jack  and  white  ensign,  and  looked 
very  effective. 

The  Aitkenhead  Hardware  Co.,  Adelaide 
street,  are  showing  in  one  of  their  windows 
a  complete  assortment  of  yachting  supplies 
and  ship  chandlery.  At  the  back  of  the 
window  are  placed  coils  of  rope,  the  larger 
sizes  at  the  bottom.  At  the  top  of  these 
coils  are  displayed  small  flags  suitable  for 
yachts  or  boats.  A  chain  about  the  size 
needed  for  the  cable  of  the  average  small 
yacht  is  hung  from  the  top  of  the  window, 
and  to  it  is  suspended  a  small  galvanized 
anchor,  rigging,  screws,  mast  rings,  etc. 
The  rest  of  the  space  is  taken  up  by  oakum, 
signal  and  side  lights,  compasses,  wood  and 
iron  tackle  blocks,  life  belts  and  buoys,  and 
metallic  paint,  for  yacht  and  boat  bottoms. 
This  window  should  prove  interesting  to 
yachtsmen.  In  the  other  window,  lawn 
mowers,  lawn  sprinklers,  garden  hose, 
rakes,  etc.,  find  a  place.  Suspended  from 
the  ceiling  is  a  painted  wheelbarrow,  and 
on  each  side  of  the  window  are  two  orna- 
mental garden  urns. 

M.  &  J.  L.  Vokes,  Yonge  street,  have  a 
tastefully  arranged  window  of  garden  tools. 
It  is  a  corner  window,  and  has  raised  in  it  a 
stand  covered  with  red  cloth.  As  a  centre 
piece  a  wheelbarrow  is  used,  on  either  side 
of  which  is  a  lawn  mower.  The  rest  of  the 
space  on  the  flat  top  of  the  stand  is  taken 
up  with  hose  nozzles  and  couplings,  lawn 
sprinklers  and  other  small  garden  paraphern- 
alia. Against  the  perpendicular  sides  of  the 
stand,  and  between  it  and  the  window  have 
been  placed  alternately  coils  of  cotton  and 
rubber  hose,  and  between  each  coil  a  pair  of 
hedge  or  grass  shears.  In  the  centre  of  each 
coil  are  fastened  grass  cutters,  garden  trowels 
and  turf  edgers.  Other  window  space  is 
taken  up  with  hoes,  garden  sets  and  rakes, 
etc.  The  other  window  is  donated  to  the 
display  of  bronze,  old  copper  and  antique 
bronze,  escutcheon,  push  plates,  lock  sets, 
etc.,  all  mounted  and  effectively  displayed. 

Wheeler  &  Bain,  King  street  east,  have 
one  window  in  which  the  goods  displayed 
are  entirely  confined  to  dairymen's  supplies. 
In  it  may  be  seen  churns,  wood  bowls,  but- 
ter moulds,  strainer  pail,  milk  and  creamer 
cans,  flaring  pails,  air  tight  glass  jars,  etc. 


In  another  window  is  displayed  gas  ranges, 
lamp  stoves,  garden  tools  and  stable  sup- 
plies. 

W.  L.  Murray,  Yonge  street,  has  one  of  the 
neatest  displays  of  paints  and  brushes  in  the 
city,  a  description  of  which  was  given  in  a 
recent  issue  of  Hardware.  His  other 
window  is  a  counterpart  of  the  first  men- 
tioned, in  neatness,  and  contains  builders' 
hardware,  etc. 

W.  J.  Whitten  &  Co.,  King  street  east,  are 
displaying  in  one  window  paints  and  brushes 
and  dairy  supplies,  while  in  the  other  were 
to  be  seen  a  cooking  range  and  seasonable 
house  furnishings.  On  the  outside  were 
gardeners'  supplies  of  all  kinds. 

Geo.  Pearsall,  Yonge  street,  is  making  an 
extensive  display  of  lawn  mowers. 

C.  P.  Godden  is  displaying  in  one  win- 
dow garden  tools  arranged  something  after 
the  manner  of  an  Indian  tepee  ;  also  green 
wire  netting.  In  another  is  a  neatly  arranged 
assortment  of  paints,  brushes,  and  house 
furnishings. 

Jno.  Milne,  Yonge  street,  is  making  an  ex- 
tensive display  of  refrigerators,  house  furn- 
ishings and  other  spring  lines. 

Wheeler  &  McDonald  have  a  window 
confined  entirely  to  exhibition  of  water 
coolers  and  filters. 


THE   CONTRACT  IS   LET. 

HAMILTON  people  have  been  anxious 
to  know  something  more  of  the 
smelting  works,  about  which  thete 
was  so  much  talk  a  few  months  ago,  nothing 
having  been  done  towards  the  starting  of 
the  plant.  It  is  reported  now  that  the  con- 
tract for  the  entire  plant  of  the  smelting 
works  has  been  let  to  the  Philadelphia  En- 
gineering Co.,  and  the  work  is  to  be  finished 
by  January,  1895.  The  company  are  under 
a  penalty  to  have  the  works  entirely  con- 
structed, and  a  fire  lighted  therein  by  the 
time  specified,  and  the  contract  price  is 
$360,000.  Projector  Morehouse  said  that 
the  contract  had  been  let  to  the  Philadelphia 
Engineering  Co.  because  of  the  shortness 
of  time  in  which  the  work  must  be  estab- 
lished to  secure  the  bonus  voted  by  the  city, 
but  this  company  would  sublet  those  por- 
tions of  the  contract  which  can  be  carried 
out  by  Canadian  firms.  According  to  Mr. 
Morehouse  the  letting  of  the  big  contract 
was  hastened  by  the  recent  attitude  of  the 
Ontario  Government  toward  the  mining  in- 
dustry, and  the  projector  also  gave  credit  to 
the  Dominion  Government  for  making  it 
easy  for  the  smelting  works  people  in  the 
new  tariff,  which  allows  coke  and  machinery 
to  be  admitted. 


A  single  match  requires  from  1 -200th  to 
i-iooth  of  a  grain  of  phosphorus  for  its  pro- 
duction, yet  the  consumption  of  matches  is 
so  large  that  it  is  estimated  that  the  total  of 
1,200  tons  is  less  than  the  amount  consumed 
in  Europe  in  their  manufacture  annually. 


HARDWARE 


TALKS  WITH   RETAILERS. 


66 


Y' 


'ES,  we  are  making  a  show  of  re- 
frigerators in  anticipation  of  the 
warm  weather,"  said  Mr.  Far- 
grieve,  of  Fargneve&  Co.,  College  street.  "We 
manufacture  them  ourselves.  Last  week  was 
as  busy  as  any  we  have  had  fora  long  time  in 
the  store.  Jobbing  trade  is  also  good,  and 
we  are  completely  sold  out  of  garden  tools. 
We  are  placing  on  the  market  a  new  stove- 
pipe thimble,  which  we  call  the  Non-XL. 
It  has  a  corrugated  inside  lining,  which 
causes  it  to  have  the  smallest  amount  of 
contact  to  hot  surface,  and  the  cold  current 
constantly  passing  between  the  pipe  and  the 
thimble,  keeps  the  surface  cool.  We  are 
selling  a  lot  of  these  thimbles,  and  this 
week  made  a  big  shipment  of  them  to 
Ottawa." 


"  Yes,  business  has  improved  a  little," 
said  E.  W.  Chard,  College  street.  "  If  any- 
one is  expecting  a  boom  this  year,  they  are 
going  to  get  left.  I  do  not  expect  it  to  be 
worse  than  other  years,  but  anticipate  the 
usual  spring  trade.  We  find  household 
articles  moving  ordinarily  well,  but  there  is 
nothing  extra  doing." 

"We  are  having  quite  a  run  on  window 
screen  wire  netting,"  said  F.  W.  Maas,  Spa- 
dina  avenue.  "  There  is  a  first-class  busi- 
ness doing  in  paints  and  oils,  and  a  great 
many  enquiries  for  adjustable  screen  win- 
dow frames  and  doors.  There  has  been  a 
great  picking  up  in  the  demand  for  house- 
hold articles  lately,  and  there  have  not  been 
many  days  lately  that  we  have  not  been  kept 
busy." 


"  We  are  rushing  things  at  present,  and 
have  had  all  we  could  possibly  do  for  the 
past  two  weeks,"  said  A.  G.  Mclntire,  Queen 
street  west.  "  I  have  had  to  turn  away  work 
this  week,  a  thing  I  have  never  done  before. 
We  will  complete  this  week  our  contract  at 
the  Central  Prison  for  galvanized  fittings, 
fans,  etc.  Roofing  and  eavetroughing  busi- 
ness is  brisk  with  us  at  present.  Stoves  and 
ranges  are  quiet  but  our  stock  of  paints  and 
oils  is  getting  rapidly  thinned  out." 


"  I  do  not  think  there  is  much  more  than 
the  usual  spring  trade,"  said  Albert  Maas, 
Queen  street  west.  "  Paints  and  oils  are 
moving  out,  and  I  find  that  some  dealers  are 
cutting  on  mixed  paints.  I  do  not  believe 
in  the  cutting.  Low  prices  are  not,  in  my 
opinion,  conducive  to  the  welfare  of  the 
merchant,  or  the  prosperity  of  the  country." 


"We  have  found  business  in  our  line, 
which  is  chiefly  stoves  and  ranges,  rather 
quiet  the  last  two  weeks,"  said  Albert  Welch, 
Queen  west.  "  I  think  the  season  is  rather 
later  this  year.  Besides,  people  are  short  of 
money,  and  are  putting  off  buying  as  long  as 


possible.  There  have  been  quite  a  lot  of  in- 
quiries for  gas,  lamp  and  oil  vapor  stoves, 
though  it  is  rather  early  yet  for  many  sales 
in  this  line.  I  think  there  was  more  jobbing 
being  done  this  time  last  year.  It  is  picking 
up,  however,  and  the  last  couple  of  days' 
business  has  been  very  fair." 

"Yes,  business  has  improved  a  great  deal, 
but  we  could  stand  more  yet,"  said  T.  Whit- 
ten,  King  street  east.  "  There  is  nothing 
yet  beyond  the  regular  demand,  and  there 
i"  no  rush  on  any  particular  line,  though 
quite  a  lot  of  dairymen's  supplies  are  selling. 
Paints,  oils,  and  garden  tools  are  all  moving 
nicely.  There  is  no  contradicting  the  fact 
that  the  farmers,  in  fact  everyone,  are  buy- 
ing more  carefully  this  spring  than  they 
have  in  past  years.  There  is  still  a  lot  of 
grumbling  about  tightness  of  money,  and 
the  slackness  of  work.  There  have  not 
been  many  farmers  in  the  city  lately,  owing 
to  it  being  seeding  time,  but  by  now  many 
of  them  will  have  finished  and  will  com- 
mence to  drop  in  for  the  few  things  they  may 
need." 

"We  have  found  business  in  all  spring 
lines  good  during  the  last  week  or  more," 
said  T.  Meredith,  King  street  east.  "The 
fine  weather  we  have  been  having  lately  has 
been  greatly  in  favor  of  spring  trade.  Many 
of  the  farmers  are  through  their  seeding  and 
we  will  commence  to  have  larger  markets 
soon.  We  have  had  some  exceptionally 
goods  day's  sales  lately,  and  prospects  are 
encouraging." 


"There  has  been  quiet  a  little  rush  during 
the  last  few  days,"  said  T.  Wilson,  Queen 
street  west.  "  This  weather  is  encouraging 
people  to  paint  up  outside,  and  there  is  al- 
ways a  lot  of  small  jobs  to  do  before  they 
start.  Stoves  are  coming  down  prior  to 
house  cleaning,  and  the  fine  weather  brings 
the  people  down  town,  which  makes  sales 
in  the  store  better.  All  these  little  things 
when  put  together  mount  up,  and  make  us 
considerably  busier  than  we  have  been." 


"  Last  week  was  one  of  the  busiest  that 
we  have  had  for  a  long  time,"  said  B.  Ibbot- 
son.  "  Some  people  are  afraid  to  acknow- 
ledge they  are  doing  a  good  trade  for  fear 
that  some  one  will  cut  in  and  steal  some  of 
it,  while  others  are  just  the  opposite.  I  am 
not  afraid  to  let  the  public  know  what  I  am 
doing.  We  have  been  doing  a  great  deal  of 
repairing  on  lawn  mowers  and  the  bicycle 
repairing  which  we  undertook  this  spring 
has  been  a  success.  We  received  a  job  this 
week  from  outside,  which  we  attribute  to  the 
brief  mention  of  our  having  embarked  in  the 
business,  recently  made  in  the  columns  of 
Hardware.  It  came  from  a  hardware 
merchant.  Sales  in  the  store  have  also  im- 
proved greatly." 


THE  PERFECTION  ELBOW. 

KEMP  Manufacturing  Co.,  Toronto, who 
in  the  past  have  been  extensively  and 
successfully  making  a  specialty  of  the 
manufacture  of  stove  pipe  thimbles  and 
elbows,  are  now  offering  to  the  trade  the 
"  Perfection"  elbow,  which  is  represented  in 
the  accompanying  cut.  This  elbow  is  manu- 
factured without  the  use  of  rivets,  and  with 
all  joints  double  seamed  on  the  inside,  the 
outside  surface  of  the  elbow  being  perfectly 
smooth.  The  firm  claim  that  the  superiority 
of  an  elbow  made  in  this  way  will  be  at 
once  conceded,  as  the  well-known  difficulty 
of  dust  on  outside  seams,  indentations,  and 


projections  making  it  an  unsightly  thing 
when  in  use,  is  entirely  overcome.  "  Our 
elbow  business  has  grown  steadily,"  say  the 
firm,  "and  the  older  and  more  antiquated 
styles  have  been  set  aside  in  Canada  and 
the  United  States  to  make  room  for  some- 
thing more  superior  in  design  and  at  a  mod- 
erate price.  We  have  supplied  elbows  to 
the  trade  at  about  half  the  price  at  which 
they  were  formerly  sold,  and  are  now  able  to 
make  a  further  reduction  on  account  of  the 
drop  in  the  tariff  on  steel  sheets,  out  of 
which  our  new  elbows  will  be  made.  Our 
elbows  are  made  in  sixteen  different  styles 
and  sizes,  both  polished  and  common." 


THE   EVOLUTION   OF   FIRE   ARMS. 

THE  germ  of  the  fixed  bayonet,  the 
doubled-barreled  gun,  the  seven- 
chambered  revolver  and  the  mitrail- 
leuse may  be  discovered  in  a  duplex  weapon 
exhibited  in  the  Japanese  collection  at  the 
Academy  of  the  Fine  Arts,  Philadelphia,  as 
told  by  a  local  paper.  This  is  an  ancient 
sword,  with  a  hilt  contrived  to  conceal  a 
dagger — a  combination  plainly  of  great  ad- 
vantage before  the  introduction  of  fire  arms. 
In  the  hand  of  a  man  suddenly  attacked  by 
an  enemy  too  near  to  permit  the  drawing  of 
the  sword,  the  dagger  could  be  brought  into 
play  swiftly  and  effectively.  Probably  the 
nearest  approach  to  this  reinforced  weapon 
among  European  nations  was  the  left-handed 
basked-hilted  dagger  of  the  Venetians,  held 
in  reserve  when  the  sword  was  in  the  right 
hand,  specimens  of  which  may  be  seen  in 
collections  of  bric-a-brac  in  this  city. 


HARDWARE. 


WHAT  DO  YOU  DO  WITH  KNOTS  ? 

HOW  many  among  our  readers  are 
there  who  find  themselves  practicing 
old-time  economies  to  their  financial 
loss  ?  The  truth  is  that  economy  is  always 
relative — never  positive — in  its  significance 
and  application.  What  is  economy  at  one 
time  is  or  may  be  quite  the  opposite  at  an- 
other. True  economy  is  to  husband  that  of 
which  you  have  the  least  or  of  which  you  are 
in  greatest  need  at  the  expense  of  that  of 
which  you  have  abundance.  This  being  the 
rule,  the  thing  to  be  economized  will  change 
from  time  to  time,  according  to  the  con- 
ditions of  the  period.  Once  it  was  nail?, 
carefully  picking  up  the  bent  and  crooked 
nails  the  carpenters  dropped  when  putting 
up  a  building,  or  taking  them  one  by  one 
from  work  torn  down,  and  often  straighten- 
ing them,  putting  them  away  for  future 
use.  Again  it  was  string  or  twine,  carefully 
saving  that  which  had  once  been  used  to 
use  again.  Now  it  is  neither  of  these, 
nor  yet  of  many  other  things  of  simi- 
lar classes,  because  nails  and  twine  and 
common  articles  in  general  are  so  cheap 
that  no  one  can  afford  the  time  necessary  to 
save  them.  Time  is  the  pre-eminently 
scarce  article  just  now.  The  education  of 
one's  boyhood,  enforced  and  brought  home 
as  it  was  by  story  and  fable,  is  not  to  be  re- 
lied upon  implicitly.  The  provident  boy  who 
laboriously  untied  the  knots  in  the  twine 
used  to  do  up  bundles,  and  always  had  a 
piece  handy  in  his  pocket,  is  no  longer  ahead 
in  the  race,  but  instead  his  brother,  whom 
we  were  taught  to  scorn  for  destroying  and 
wasting  the  string  in  his  haste  to  get  at  the 
contents  of  the  package,  has  outrun  him, 
simply  because  times  or  conditions  have 
changed. 

The  Shorthand  Review  makes  this  point 
in  most  excellent  form  by  the  story  which 
follows.  Mr.  Gotrox  inserted  the  following 
advertisement : 

WANTED— A  bright  boy  to  begin  at  the  bottom  of 
the  ladder  in  my  office,  and  gradually  work  up  by  his 
own  conscientious  efforts  until  I  can  take  him  into  part- 
nership and  marry  him  to  my  only  daughter.  Call  at 
462  W.  14J  street. 

Mr.  Gotrox  sat  in  his  office,  impatiently 
awaiting  the  answer,  which  he  knew  would 
come.  In  a  few  minutes,  one  after  another, 
a  large  number  of  lads  filed  in,  some  of  them 
breathless  from  running,  having  read  their 
morning  papers  a  little  late.  Mr.  Gotrox 
looked  them  over  quickly  with  his  eagle  eye 
and  dismissed  all  but  two. 

'•  Now,  boys,"  he  said,  after  he  had  talked 
with  them  a  bit,  "  I  like  the  looks  of  you 
both,  and  will  employ  the  one  who  does  a 
simple  thing  the  best."  He  should  have  said 
"  better,"  inasmuch  as  there  were  only  two 
boys,  but  he  was  not  that  sort  of  a  man  dur- 
ing business  hours. 

"Here  are  two  packages  just  alike,  which 
have  just  been  delivered  here,"  he  said. 
"  John,"  addressing  the  sad-eyed,   dreamy- 


looking  youth,  "let  me  see  you  open  this 
parcel." 

Then  John  winked  at  himself,  and  said  in 
his  heart :  "  This  is  indeed  a  snap.  How 
glad  I  am  that  I  am  on  to  this  little  scheme!" 
And  with  great  care  and  patience  he  tugged 
and  picked  at  the  knots,  and  after  long  effort 
took  the  cord  off  in  one  piece,  and  wound  it 
into  a  neat  coil,  carefully  folded  up  the 
coarse  wrapping  paper  and  stepped  back, 
trying  hard  to  conceal  the  triumph  in  his 
eyes.     Mr.  Gotrox  made  no  remark,  except: 

"Now,  Sam,  it  is  your  turn." 

Poor  Sam !  He  never  had  any  advantage 
to  speak  of,  as  he  had  been  obliged  to  hustle 
a  good  deal  all  his  life,  and  had  never  read 
any  stories  of  good  boys  who  had  become 
great.  He  whipped  out  his  jack-knife,  cut 
the  cord  in  four  places  quicker  than  a  wink, 
and  kicked  the  wrapping  paper  into  the 
corner. 

"  You're  the  boy  for  me,"  shouted  Mr 
Gotrox,  "  and  you  may  go  to  work  at  once." 

"John,"  he  said,  "you  are  a  good  boy, 
but  you  should  have  lived  in  1842.  You  are 
not  in  it  this  year.  We  do  not  care  nowa- 
days to  waste  a  quarter's  worth  of  time  to 
save  a  cent's  worth  of  paper  and  twine." 


A  HANDY  SAW  CLAMP. 

THE  Adjustable  Ball  and  Socket  Saw 
Clamp,  of  which  the  accompanying 
cut  is  an  illustration,  is  being  supplied 
to  the  trade  by  H.  S.  Howland,  Sons  &  Co. 
By  the  use  of  this  clamp  a  saw  can  be  filed 


DANGERS  OF  DUST. 

EACH  development  of  manufacturing 
processes  appears  to  augment  the  fire 
hazard,  not  merely  by  reason  of  the 
dangers  incident  to  the  increased  speed  of 
operation,  and  also  to  the  concentration  due 
to  the  greater  units  of  larger  buildings,  but 
more  especially  to  the  greater  amount  of 
dust  thrown  off  by  the  more  rapid  manipula- 
tion of  the  stock  in  the  new  methods  of 
manufacture,  remarks  N.  Y.  Journal  of  Com- 
merce. The  comparison  of  the  readiness  of 
ignition  of  the  shaving  to  that  of  the  log 
holds  good  in  all  combustible  material, 
namely,  the  finer  the  subdivision  the  greater 
the  facility  of  ignition  and  the  greater  the 
rapidity  of  combustion.  The  severe  acci- 
dents occurring  in  those  lines  of  special 
manufacturings  using  powdered  wood  and 
pulverized  cork,  so  that  these  substances  can 
be  classed  as  explosives  under  such  condi- 
tions, illustrate  the  occurrences  resulting 
from  such  changed  conditions  of  condition. 
It  would  be  trite  to  make  any  references 
to  the  explosions  of  grain  dust  in  flouring 
mills,  or  of  hop  dust  in  connection  with  the 
manufacture  of  malt,  but  there  arecontinually 
occuring  instances  of  the  explosion  of  mater- 
ials not  ordinarily  included  in  the  list  of  ex- 
plosives, and  which  are  made  so  solely  on 
account  of  rapid  combustibility  entirely  due 
to  subdivision.  A  few  days  ago  an  explosion 
occurred  in  that  portion  of  a  print  works 
where  the  cloth  was  received  into  the  estab- 
lishment "  in  the  gray  "  directly  from  the 
mills  without  any  treatment,  and  was  being 


at  any  angle  or  square  as  the  operator  may 
desire.  The  advantage  of  this  is  obvious. 
A  shipment  of  these  clampshas  just  been  re- 
ceived by  the  Messrs.  Howland. 


wound  into  large  rolls  preparatory  to  the 
processes  carried  on  in  that  establishment. 
The  short  fine  cotton  fibres  were  shaken  out 
of  the  cloth  as  dust  by  the  rapid  winding  to 
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such  an  extent  that  it  became  necessary  to 
put  a  ventilating  hood  over  the  machine. 
An  electric  spark  at  a  belt  ignited  some  of 
the  dust,  and  it  produced  an  explosion  which 
blew  off  the  roof  and  wrecked  the  contents 
of  the  building  with  such  violence  as  to 
seriously  injure  five  men  at  work  in  the  room. 

With  the  old  method  of  opening  and  pick- 
ing cotton  by  which  it  was  blown  into  a 
"gauze  room,"  there  were  numerous  instan- 
ces of  explosions  occurring  in  connection 
with  such  fires,  but  that  class  of  accidents 
have  been  very  much  i educed  by  the  present 
method  of  lapper  pickers  which  wind  the 
cotton  into  a  relatively  compact  cylinder. 
The  explosions  of  cotton  fibres  in  napping 
rooms  are  still  of  frequent  occurrence.  With- 
in recent  years  a  fire  starting  in  the  card 
room  of  a  cotton  mill  produced  an  explosion 
which  was  exceedingly  violent,  and  spread 
the  flames  to  an  extent  beyond  the  scope  of 
the  fire  apparatus  and  compassed  the  de- 
struction of  the  mill. 

The  explosions  from  dust  in  the  various 
forms  of  continuous  driers  used  in  textile 
mills  have  been  such  as  to  require  the  ut- 
most precautions  by  way  of  construction  and 
continuous  cleanliness  in  order  to  secure 
conditions  of  safety. 

When  the  facing  dust,  accumulating  on 
the  trusses  of  a  foundry,  was  being  washed 
from  the  beams  by  a  stream  from  fire  hose, 
when  the  works  were  shut  down  during  an 
enforced  vacation,  such  as  have  occurred 
during  recent  times,  the  dust  filled  the 
building  and  was  ignited  by  the  fire  at  a 
portable  forge  where  some  repairs  were  un- 
der way. 

But  such  fires  are  not  by  any  means  con- 
fined to  the  dust  of  ordinarily  recognized 
combustible  materials.  Fires  have  been 
known  to  occur  in  the  dust  of  iron  thrown 
out  from  the  tumbling  barrels  used  for 
polishing  tacks  by  their  attrition  on  each 
other.  One  form  of  the  well  known  parlor 
fireworks    which    produces    such    a  bright 


fulguration,  is  merely  the  combustion  of 
finely  divided  steel,  whose  temperature  of 
ignition  is  so  low  that  the  hand  can  be  held 
not  only  with  impunity  but  also  without  any 
sensation  of  heat  directly  in  the  scintillation 
of  the  fireworks. 

The  finely  powdered  zinc,  known  as  "zinc 
auxiliary,"  which  is  used  in  connection  with 
the  rejuvenation  of  the  indigo  dye  vats  in  the 
coloring  of  cotton,  is  so  rapidly  oxidized  by 
a  small  amount  of  moisture,  that  fires  pro- 
duced in  that  manner  are  of  frequent  occur- 
rence, and  the  danger  is  so  well  known  that 
many  lines  of  water  transportation  refuse  to 
take  this  material  under  any  condition  what- 
soever. 

These  instances  illustrate  the  demands 
which  the  present  practice  of  underwriting 
require  in  connection  with  a  technical  know- 
ledge and  practical  experience  upon  the 
fundamental  principles  connected  with 
nearly  every  branch  of  manufacturing,  and 
of  the  storage  of  material  contributing  to 
such  industries.  The  remark  attributed  to 
Lord  Brougham  that  a  lawyer  should  know 
something  of  everything  as  a  necessary 
qualification  for  a  practitioner  at  the  bar, 
might  also  be  extended  to  essentials  in  the 
equipment  of  an  underwriter. 


was  one  of  the  first  commercial  travelers  in 
Canada,  having  driven  from  Montreal  to 
Goderich  before  there  were  any  railways, 
and  called  on  most  of  the  hardware  merch- 
ants in  Ontario  at  that  time.  He  commenced 
business  for  himself  about  the  year  i860  as 
retail  hardware  merchant,  in  the  Cathedral 
block,  Notre  Dame  street,  which  was  then 
the  central  business  part  of  Montreal,  and  it 
was  in  that  store  that  he  commenced  the 
manufacture  of  tinware,  having  the  first 
presses  in  use  in  Canada. 

He  afterwards  removed  to  Hospital  street 
in  partnership  with  Robt.  Kerr,  and  about 
1869  built  the  factory  in  St.  Cunegonde, 
which  was  totally  destroyed  by  fire  in  1878, 
but  with  his  usual  energy  rebuilt  it  at  once 
and  added  new  and  improved  machinery,  a 
great  deal  of  it  his  own  invention. 

He  was  a  man  of  genial  disposition,  never 
failing  resources  and  strict  integrity. 


DEATH  OF  THOMAS  DAVIDSON. 

THOS.  DAVIDSON,  of  the  firm  of 
Thos.  Davidson  &  Co.,  Montreal,  died 
at  his  residence  there  on  Monday, 
April  23.  The  deceased  gentleman  had 
suffered  from  diabetes  for  thirteen  years,  but 
his  case  was  not  considered  precarious  until 
a  short  time  before  his  death.  He  had  re- 
tired from  any  active  part  in  the  business  for 
some  time,  but  his  able  counsel  will  be  much 
missed. 

Mr.  Davidson  came  from  Edinburgh,  Scot- 
land, to  Montreal  about  50  years  ago  as  a 
young  man  of  about  20,  and  engaged  with 
the  hardware  firm  of  W.  Darling  &  Co.     He 


The  following  bank  dividends  are  an- 
nounced as  payable  for  the  current  half 
year  :  Traders,  6  percent.;  Commerce,  y/z 
per  cent.;  Ontario,  3^  per  cent.;  Mer- 
chants, 4  per  cent.;  Quebec,  3X  per  cent.; 
Union,  3  per  cent.;  Hochelaga,  3  per  cent.; 
Toronto,  5  per  cent.;  Standard,  4  per  cent.; 
Jacques  Cartier,  y/z  per  cent. :  Hamilton,  4 
per  cent.;  Ville  Mane,  3  per  cent  ;  Ottawa, 
4  per  cent.;  Imperial,  4  per  cent,  and  a  bonus 
of  1  per  cent. 

Senator  Reid,  of  Belleville,  has  given 
notice  of  a  bill  to  amend  the  Anti-combines 
Act.  It  will  be  remembered  that  when  Hon. 
Mr.  Wallace  first  introduced  this  measure 
its  scope  was  limited  by  the  insertion,  when 
the  bill  was  before  the  Senate,  of  the  word 
"  unduly"  in  the  several  clauses,  making  it 
a  criminal  offence  to  enter  into  combinations 
in  respect  of  trade.  It  was  contended  by 
Mr.  Wallace  then  that  this  qualification 
would  have  the  effect  of  entirely  nullifying 
the  measure.  Senator  Reid  is  now  endeav- 
oring to  strengthen  the  measure  by  eliminat- 
ing the  words  "unduly"  and  "unreason- 
able "  where  they  appear  in  section  520  of  the 
criminal  code. 


HARDWARE. 


[Importers,  wholesale  merchants  and  manufacturers 
should  send  any  items  intended  for  this  department  so 
that  they  may  reach  the  head  office  not  later  than  Wed- 
nesday morning.  The  editor  will  always  welcome  such 
information.] 

MESSRS.  SHELDON  &  SON,  pro- 
prietors of  the  Aylmer  foundry,have 
purchased  the  building  on  the  cor- 
ner of  Talbot  and  King  streets,  Aylmer.from 
Mr.  Charlton,  and  will  remove  it  to  their 
premises  at  once,  where  it  will  be  used  as  a 
storeroom  and  paint  shop. 

The  summer  tariff  on  the  Intercolonial 
railway  went  into  force  Tuesday. 

The  three  oil  companies  in  Hamilton  have 
decided  to  close  at  5  p.  m.  from  now  till 
September  30th. 

Phil.  St.  John,  general  merchant,  Sunder- 
land, has  sold  out.  Mr.  St.  John  has  been 
in  business  about  eight  years. 

John  Gibbons,  blacksmith,  Rockwood, 
when  jumping  out  of  a  buggy  the  other  day, 
broke  the  small  bone  of  his  left  ankle. 

Clendinneng  &  Son,  are  about  finishing 
their  works  at  St.  Henri,  which  will  cover  a 
lot  550  ft.  square,  the  largest  of  the  kind  in 
Canada. 

Samuel  Korworsky,  keeper  of  a  junk  shop, 
was  find  $1  by  Police  Magistrate  Park 
yesterday  for  buying  scrap  iron  from  the  two 
Prosser  boys,  now  in  jail  for  stealing  brass 
hub  rings  from  George  T.  Hiscox. — London 
Advertiser. 

A  prominent  mining  operator,  in  an  in- 
terview on  the  Rainy  Lake  mining  boom, 
states  that  an  immense  rush  into  the  dis- 
trict is  expected  on  the  opening  of  navi- 
gation. Prospects  of  the  long  delayed  de- 
velopments are  bright. 

The  largest  leather  belt  ever  sold  in  the 
province  of  New  Brunswick  is  on  exhibition 
in  McAvity  &  Sons'  store  window  on  King 
street,  St.  John.  The  belt  is  27  feet  long 
and  48  inches  wide,  and  was  purchased  by 
Dunn  Bros,  for  their  mill  at  Grand  Bay. 

At  Drumbo,  the  hardware  store  of  D.  W. 
Cullen  was  broken  into  and  the  stock  some- 
what depleted.  The  intruders  gained  ad- 
mittance by  forcing  in  the  front  door,  and 
carried  off  with  them  revolvers,  knives  and 
other  articles  amounting  to  about  $50.  No 
clue. 

A  new  petroleum  engine,  a  Swiss  inven- 
tion, and  known  as  the  "  Saurer,"  is  being 
introduced  into  the  United  States  by  the 
Electr.cWeldmg  Co  ,  of  Lynn,  Mass.  The 
fuel  employed  is  refined  petroleum  of  ordin- 
ary kerosene  oil,  which  is  vaporized  and 
mixed  with  the  proper  amount  of  air  in  the 
cylinder.  A  special  form  of  governor  is 
used,  and  should  the  belt  break,  the  engine 


cannot  run  beyond  its  rated  speed.  No 
slide  valves  are  used.  It  is  claimed  that  an 
8-h.p.  engine  can  be  run  with  an  amount  of 
oil  costing  8c.  per  hour,  or  ic.  per  h.p.  per 
hour. 

The  B.  C.  Iron  Works  Co.,  Vancouver, 
are  at  present  actively  engaged  in  shipping 
complete  outfits  to  a  cannery  now  being  built 
on  the  Fraser  Rivsr,  consisting  of  boilers, 
retorts,  etc.  A  carload  of  machinery  was 
also  sent  recently  to  the  Burrard  Inlet  Red 
Cedar  Lumber  Co.,  Port  Moody. 

The  tenders  for  the  construction  of  the 
Kingsville  waterworks  were  opened  Thurs- 
day. Chas.  McLerie  will  supply  the  pipe  ; 
C.  Johnson  will  do  the  excavating,  and  Kerr 
Bros,  will  supply  the  valves  and  hydrants. 
The  whole  cost  will  be  in  the  neighborhood 
of  $18,000. — St.  Thomas  Journal. 

The  first  new  timber  raft  from  Ontario, 
comprising  oak,  elm,  hickory,  etc.,  manu- 
factured this  winter,  and  belonging  to  the 
Calvin  Company,  arrived  at  Quebec  from 
Kingston  on  Monday,  in  tow  of  the  com- 
pany's steamer  Traveler,  after  a  seven  days' 
voyage. 

Moncton,  N.B.,  wants  a  dock,  and  has 
appointed  a  deputation  of  three  to  visit 
Ottawa  and  endeavor  to  persuade  the  Gov- 
ernment to  build  it  in  connection  with  the 
Intercolonial  Railway.  The  dock  is  to  be 
a  floating  one,  and  the  cost  is  estimated  at 
about  a  quarter  of  a  million  dollars. 

The  Department  of  Marine  annual  report 
was  laid  on  the  table  of  the  House  Tuesday. 
The  total  number  of  registered  vessels  in 
Canada  is  7,113,  measuring  912,539  tons,  a 
decrease  of  52,000  tons  as  compared  with 
1892.  The  value  of  the  registered  tonnage 
is  estimated  at  $27,000,000. 

The  Blairton  correspondent  of  the  Madoc 
Review  says  :  The  fact  of  obtaining  a  crys- 
tal of  gold  in  its  natural  state  is  of  rare 
occurrence,  yet  at  a  mine  in  Concession  I, 
Madoc,  there  was  recently  obtained  from  a 
crevice  or  pocket  m  the  vein  a  neat  little 
crystal  of  that  precious  metal  perfect  in 
every  part. 

Alex.  McLachlan,  since  acquiring  the 
Horn  blacksmith  shop,  has  been  making 
great  improvements,  one  of  the  most  import- 
ant being  the  placing  of  nine  large  brick 
and  cement  vats  in  the  cellar,  to  be  used  by 
himself  and  T.  Moffat  for  pickling  eggs.  The 
vats  will  hold  40,000  doz.  at  one  time  and 
are  a  permanent  fixture.  His  enterprise  de- 
serves praise. — Durham  Reformer. 

Joseph  Tait's  bill  to  provide  for  the  ex- 
amination of  those  charged  with  the  duty  of 
running  stationary  engines  is  in  the  public 
interest.  It  is  almost  as  necessary  to  ensure 
competence  on  the  part  of  those  who  handle 
these  engines  as  it  is  in  the  case  of  steam- 
boat engineers,  and  this  object  cannot  be 
obtained  without  an  official  standard  of 
qualification.  The  Legislature  made  a  mis- 
take in  rejecting  Mr.  Tait's  bill. — News. 


THE  SALE  OF  TYPEWRITERS. 

IRONMONGER  is  urging  the  trade  in 
England  to  pay  more  attention  to  the 
sale  of  typewriting  machines.  "  Such 
machines,"  it  says,  "are  emphatically  both 
machinery  and  hardware,  hence  they  fall 
legitimately  within  the  province  of  the  iron- 
monger's business.  Originally  produced  in 
the  United  States,  these  machines  have 
come  into  almost  universal  use  in  that  coun- 
try, and  they  are  now  being  very  widely 
adopted  in  all  other  civilized  parts  of  the 
world.  In  the  United  Kingdom  their  adop- 
tion hung  fire  for  some  years,  but  they  are 
now  going  ahead  rapidly,  and  there  is  no 
longer  the  limited  choice  to  which  British 
purchasers  were  restricted  in  the  first  in- 
stance. There  are  now  a  score  or  more  dif- 
ferent makes  of  typewriting  machines  in  this 
market,  and  the  number  is  being  increased 
almost  every  week.  So  far  the  great  ma- 
jority of  these  machines  have  come  from 
America,  but  there  are  English  machines 
now  in  the  market,  and,  if  rumor  is  to  be 
credited,  there  are  others  'on  the  stocks' 
which  will  represent  great  advances  in  con- 
struction, as  well  as  advantages  in  point  of 
cost.  Hitherto  the  prices  of  the  typewriting 
machines  have  been  high — higher,  indeed, 
than  seems  warranted  by  the  cost  of  manu- 
facture— and  are  understood  to  have  been 
sustained  by  a  compact  syndicate  of  the 
American  makers  ;  but  the  outlook  favors 
the  idea  of  cheaper  machines  and,  conse- 
quently, their  extended  adoption.  Our  retail 
friends  should  look  into  the  matter  closely, 
and  if  they  think  there  is  room  for  them  to 
sell  a  few  machines,  each  in  his  own  town  or 
district,  it  would  be  advisable  to  secure  a 
sole  agency,  or  to  ascertain  the  trade  terms 
of  the  various  makers.  A  little  discrimina- 
tion and  the  usual  common  sense  will  be 
needed  in  arriving  at  a  proper  conclusion, 
but  if  these  qualities  are  exercised  there 
should  be  no  risk  in  the  business — and  a 
chance  of  a  fair  profit  to  boot.  There  is  no 
doubt  that  typewriting  machines  have  come 
to  stay,  therefore  all  enterprising  ironmong- 
ers should  take  up  their  sale,  not  only  for  the 
money  there  is  in  the  branch,  but  also  to 
prevent  the  department  from  falling  into  the 
hands  of  drapers,  furnishers,  cycle  agents, 
and  other  'irregulars.'" 
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Special  Discount  to  the  Trade. 


HARDWARE 


WE  TROT  IT  OUT 


THE 


Anderson  Pneumatic  Tire 


Made  on  a  scientific  principle,  which  proves  in  practice  to  be 
— well  you  must  see  it  and  try  it  yourself,  then  you  will  catch  your 
breath,  when  you  catch  the  idea. 

It  has  reciprocating  parts,  and  holds  on  to  the  rim  with  the 
grip  of  a  bull  dog. 

It  has  fits  !  !  !  Fits  almost  any  rim.  You  just  pump  the 
air  in  and  it  adjusts  itself.  It's  resilient  like  a  rubber  ball.  It 
neither  creeps  like  a  snail  nor  rolls  like  a  log. 

It  has  all  the  good  qualities  which  an  up-to-date  tire  must  have, 
and  in  addition  possesses  that  feature  which  they  all  lack,  viz  : — 

You  can  get  it  off  or  put  it  on  the  rim  without  breaking  your 
finger  nails,  using  a  screw  driver,  or  sending  it  to  the  shop  ;  a  child 
can  take  it  off  quickly  and  put  it  on  easily.  It  must  come  into 
universal  use,  and  with  that  in  view  we  have  put  the  price  as  low  as 
any  ordinary  good  tire  is  being  sold  in  the  market. 

We  guarantee  the  quality  of  material  used  in  its  manufacture. 


THE  ANDERSON  TIRE  GO. 


TORONTO 


LIMITED 


Star  Cycle  Works 


Wolverhampton,  England. 


CYCLE    RACK   PATENTS   APPLIED   FOR. 

FOR  the  season  of  1894  these  celebrated  Cycles  will,  for  the  first  time,  be  obtain- 
able in  Canada.  Hitherto  the  entire  output  of  our  extensive  works  has  been 
taken  by  the  English  home  trade.  Large  additions  to  the  works  and  plant 
have  greatly  increased  our  facilities,  and  we  are  now  ready  to  supply  the  Canadian 
demand.  Due  consideration  has  been  given  to  the  importance  of  minimum  weight, 
but  we  are  not  prepared  to  risk  our  reputation  for  RELIABILITY  by  committing 
ourselves  to  an  extreme  course. 

We  have  adopted  a  larger  diameter  and  lighter  gauge  of  tubing  in  the  construction 
of  our  Frames-  and  Handle  Bars,  improved  and  detachable  Brake-work,  further 
improvements  in  Ball  Head  and  Handle  Bar  adjustments,  Dust-Proof  Crank  Bracket 
and  Hubs,  a  narrow  Tread  in  conjunction  with  improved  Pedal  Attachment  and 
dished  Chain  Wheel,  special  patterns  in  Tubular  Seat  Pillar,  Foot  Rest,  Step,  Brake 
and  Steering  Lock;  all  chains  will  have  Hardened  Links  and  be  of  a  higher  class 
than  heretofore  ;  a  neater  and  more  effective  Chain  Adjustment  ;  Chain  Wheels 
specially  milled  to  secure  free  running  ;  Nuts  reduced  to  a  minimum  of  sizes,  with 
Box-Spanner  to  fit  same,  parts  interchangeable,  high  standard  of  finish  throughout. 

A.   A.   ALLAN   &   CO. 

51  Bay  Street.  Canadian  Agents,  TORONTO. 


FOR  Parks,  Tennis  Courts,  College 
Lawns  or  large  Private  Grounds 
this  mower  is  acknowledged  the 
best.  Sold  complete  with  shafts  and 
seat.    25,  30,  35,  40  inch  cut. 


A.  R.  Woodyatt  &  Co. 

GUELPH,  CANADA, 


Butter  is  Butter.... 


±  OcillU 


BUT  Bad  Butter  is  worse  than  Oleomargarine.  Just  so  with 
White  Lead.  LEAD  IS  LEAD,  but  some  of  the  pure  leads  now 
sold  might  as  well  be  whitewash.  Sanderson  Pearcy  &  Co.  make  lead 
that  is  not  only  pure  lead,  and  not  only  good  lead,  but  the  BEST  it  is 
possible  to  produce.  This  name  on  a  package  is  in  itself  a  guarantee  of 
quality.     Remember  the  best  is  the  cheapest  in  results. 

Sanderson  Pearcy  &  Co.     130  to  138  Bay  street    Toronto. 
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HARDWARE. 


LOOK  BEFORE  YOU  LEAP. 

THERE  is  many  a  homely  truth  told  in 
proverbial  philosophy.  As  a  rule,  the 
feelings  of  the  person  addressed,  or 
the  one  spoken  about,  are  not  in  the  least 
considered.  For  example  :  "  Fools  huild 
houses  and  wise  men  live  in  them."  There 
is  scarcely  any  assertion  applied  to  much  of 
the  enterprise  of  business  men  that  could  be 
more  truthful  than  this.  I  can  imagine  that 
this  bit  of  truth  was  predicted  upon  the 
action  of  some  man  who  built  a  house  be- 
yond his  means  and  was  compelled  to  sell 
out  at  a  sacrifice.  But  the  application  of 
the  truth,  at  the  present  time,  is  broader 
than  mere  housebuilding.  How  many  men 
we  see  on  every  side  who  are  reaching  out 
in  some  chosen  path  of  enterprise  beyond 
their  ability  to  care  for  their  interests  and  to 
protect  themselves  ?  Alongside  of  them  are 
others  with  less  enterprise  but  more  cunning, 
who,  at  the  end,  step  in  and  occupy  the 
houses  that  they  first  built.  They  make  the 
money  which  the  first  men  fondly  supposed 
they  were  to  realize.  Those  men  who  build 
best  are,  in  many  cases,  the  least  able  to 
occupy — to  administer.  It  is  well,  perhaps, 
that  enterprise  is  divided  into  classes.  There 
must  be  sappers  and  miners,  and  pioneers 
and  settlers,  as  well  as  the  more  cultured 
citizen  that  finally  occupies  the  land  and 
constitutes  the  nation.  It  is  an  important 
bit  of  business  truth  that  is  conveyed  in  this 
almost  unkind  proverb.— Ex. 


THE  PROBLEM  AND  ITS  SOLUTIONS. 

WE  are  still  in  receipt  of  replies  to  the 
question  in  regard  to  the  settlement 
of  the  account  published  in  the  Iron 
Age  of  March  29,  but  the  pressure  on  our 
space  prevents  us  from  printing  them, 
especially  as  most  of  those  which  we  have 
received  during  the  past  week  have  sub- 
stantially the  same  conclusions  as  were 
reached  by  some  of  the  earlier  correspond- 
ents. The  following  letter,  however,  will  be 
of  especial  interest,  referring  as  it  does  to  the 
answers  which  were  published  in  the  Iron 
Age,  April  5.  The  different  solutions  there 
presented  are,  it  will  be  observed,  acutely 
analyzed  by  our  correspondent,  who  is  a 
prominent  hardware  merchant  of  the  Pacific 
Coast  : 

I  haye  been  interested  as  well  as  amused 
in  looking  over  the  solutions  furnished  by 
various  parties  of  the  "  problem  regarding 
the  settlement  of  account"  in  your  issue  of 
29th  ult. 

As  I  read  the  question,  the  return  of  the 
first  lot  was  the  result  of  fault  of  B  in  the  ex- 
ecution of  the  order.  That  being  the  case, 
and  the  goods  being  delivered  at  A's  place 
of  business  free  of  cost  to  him  for  freight,  as 
a  matter  of  course  the  return  freight  also 
should  be  at  B's  expense. 

Solution  A  answers  the  requirements  ex- 
cepting in  one  particular.  Tne  contributor 
estimates    the     freight     allowance   (actual 


freight,  presumably)  on  the  second  ship- 
ment, although  a  larger  one,  at  the  same 
amount  as  on  the  first.  I  suppose  in  the 
absence  of  weights  and  rates  he  simply 
meant  that  the  actual  freight,  whatever  it 
might  be,  should  be  deducted  in  the  settle- 
ment. The  contributor  of  Solution  D  un- 
dertakes to  adjust  this  item  by  the  rule  of 
proportion,  but  after  all  it  is  only  an  esti- 
mate, and  he  also  would  in  an  actual  trans- 
action use  the  exact  figures.  Adopting  D's 
idea  of  a  proportionate  freight  charge,  A's 
final  figures  would  be  $71.50  instead  of  $74. 

In  Solution  B  this  question  is  avoided  by 
providing  for  deduction  of  "any  freight 
charges  he  may  pay  on  the  $$00  shipment," 
leaving  the  amount  to  be  ascertained.  But 
in  this  solution  the  back  freight  on  goods  re- 
turned is  wholly  ignored,  although  it  is  as- 
sumed that  B  "  was  at  fault  in  first  shipment 
of  goods."  If  this  ground  is  taken,  it  seems 
to  me  that  the  return  should  be  at  B's  ex- 
pense, and  that  the  remittance  should  be 
$84  instead  of  $94,  subject  to  further  deduc- 
tion of  freight  on  the  $500  shipment  (and 
interest,  if  any). 

In  Solution  C  the  purchaser  is  made  to 
stand  both  freights  on  the  first  shipment, 
since  he  is  only  credited  with  first  payment 
of  $366,  although  he  was  entitled  to  $10 
more  for  freight  and  also  to  the  freight  back. 

The  ledger  account  should  stand  thus  : 

Merchandise.  .$400  00     Freight...  $  1000 

"  500  00    6  per  cent. 

discount.     24  00 

Cash 366  00 

Return 
freight.. .     10  00 
Freight  on 
second 
shipment     12  50 
M  e  rchan- 
dise    re- 
turned. . .   400  00 
6  per  cent, 
on  $100. .       6  00 
Cash 71  50 


$900  00  $900  00 

You  will  see  the  final  entry  in  Solution  C 
is  a  credit  of  $8.50,  which  is  an  amount  not 
readily  deduced  from  any  of  the  conditions 
of  the  problem,  and  smacks  somewhat  of 
"forcing"  a  balance. 

In  Solution  D  an  element  of  interest  is  in- 
troduced. I  don't  think  thepropounder  con- 
templated a  question  of  interest,  as  he  made 
no  suggestion  of  it;  the  delay  of  two  months 
was  the  delay  of  the  purchaser  in  "  finding" 
the  defect,  and  the  rule  is  to  limit  the  time 
for  reporting  errors  to  say,  ten  days  after 
arrival.  In  all  prDbability  he  had  time  to 
check  h's  invoice  and  inspect  his  goods  be- 
fore sending  his  check.  However,  admitting 
the  interest,  a  further  deduction  of  $10  back 
freight  is  in  order,  leaving  settlement  to  be 
$68.33,  instead  of  $78.33. 

Solution  E  allows  $84  in  final  settlement, 
subject  to  claim  for  cartage  on  first  lot  and 


interest  for  one  month,  but  admits  that  B 
could  justly  claim  that  defect  should  have 
been  discovered  sooner.  I  have  stated  in 
my  remarks  on  Solution  D  why  interest 
should  not  be  allowed,  but  if  I  am  mistaken, 
and  there  should  be  a  claim  for  interest, 
then  the  50  days — that  is,  two  months'  time 
less  10  days — is  a  period  justified  by  the 
conditions,  while  one  month  is  a  "jump" 
estimate,  savoring  of  arbitration  or  "splitting 
of  difference  "  rather  than  a  result  of  figures. 
This  solution  (E)  does  not  allow  the  $10 
back  freight,  unless  that  is  what  he  intends 
when  he  says  A  could,  if  he  so  desired,  claim 
cartage  on  the  first  shipment.  This  I  hardly 
feel  warranted  in  assuming,  and  so  am  of 
opinion  his  solution  should  be  corrected  in 
this  regard  so  as  to  read  $74  instead  of  $84. 
— Iron  Age. 


THE  NEW  METAL. 

THE  newcomer,  silvinite,  explains  a 
contemporary,  is  an  alloy  composed 
chiefly  of  aluminum,  and  although  it 
has  been  introduced  with  a  flourish  of 
trumpets,  its  practical  status  has  not  yet  been 
determined.  It  has  great  lightness,  silvery 
luster,  malleability  and  ductility,  and 
although  comparatively  soft,  is  tough  and 
strong.  In  decorative  work  it  may  be  used 
either  in  its  native  color,  which  is  not  easily 
tarnished,  or  painted  with  oil  colors,  which 
it  "takes"  well.  The  manufacturers  also 
claim  that  it  enamels  well,  but  if  so  the  en- 
amel material  applied  must  be  fusible  at  an 
exceptionally  low  temperature,  as  the  metal 
itself  softens  and  fuses  very  readily.  The 
suggestions  that  it  would  be  a  good  sub- 
stitute for  corrugated  iron  for  roofing  is  ill 
advised.  In  the  event  of  a  fire  a  silvinite 
roof  would  collapse  very  quickly,  and  thus 
cause  a  more  complete  wreck  than  would 
result  if  iron  were  in  use.  Sulphuretted 
hydrogen  does  not  tarnish  the  metal,  even 
after  prolonged  exposure  ;  ammonia,  on  the 
other  hand,  distinctly  affects  its  surface, 
while  caustic  alkalis  and  dilute  mineral  acids 
rapidly  dissolve  it.  Vegetable  acids,  such 
as  acetic,  do  not  seem  to  produce  any  im- 
pression on  the  metal, but  whether  prolonged 
action,  aided  by  alternate  wetting  and  dry- 
ing by  exposure  to  air  will  cause  corrosion, 
time  alone  can  prove.  There  is  undoubt- 
edly a  large  field  open  for  this  valuable 
metal,  but  that  it  will  really  supersede  any 
of  the  other  metals  in  common  use  is  not 
likely. 


The  Ontario  Tuck  Co, 

Manufacturers  of 

Wire  Nails 

TACKS,  SHOE  NAILS,  ETC. 


Hamilton. 


Ontario. 

SP 
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FACTS  ABOUT  HOSE. 

RUBBER  goods  manufacturers,  explains 
Age  of  Steel,  generally  make  over  a 
score  of  different  grades  of  hose,  some 
cheap  and  which  will  satisfy  certain  needs, 
while  others  are  more  expensive,  and  are 
really  required  for  the  purposes  intended.  It 
is  not  necessary,  of  course,  to  have  a  line  of 
air  hose  for  use  in  the  garden,  and  vice  versa, 
the  article  for  domestic  use  would  be  of  little 
value  elsewhere.  A  conducting  hose  of  two- 
ply  will  answer  every  purpose  where  only 
a  slight  pressure  is  used,  but  lift  that  to 
seventy-five  pounds  per  square  inch  and 
three-ply  is  at  once  demanded.  Then  the 
engine  hose  must  be  four,  five  and  six-ply, 
and,  of  course,  much  more  expensive.  Then 
some  grades  are  perfected  by  the  use  of 
superior  stock,  both  in  rubber  and  duck. 

Florists  require  a  heavy  hose,  as  well  as 
do  brewers,  tanners  and  those  who  force  oil 
through  it.  An  eight-ply  is  frequently  used. 
For  air  drills  great  care  is  used  in  both  duck 
and  rubber,  and  canvas,  wire  or  marline  is 
wrapped  around  this  variety.  For  air  brakes 
the  genius  of  the  rubber  trade  has  been  at 
work  for  years,  and  when  it  is  understood 
that  railroad  trains  are  lengthened  from 
year  to  year,  the  conclusion  can  be  readily 
reached  that  there  is  room  yet  at  the  top  for 
this,  an  improvement  in  the  quality  that 
gives  strength.  In  suctions,  there  are  many 
varieties  used  for  f.re,  wrecking,  dredging 
sand,  etc.  Some  of  these  are  large  enough 
in  circumference  to  allow  the  crawling 
through  of  a  full-sized  man. 


LATEST  THING  IN  TIRES. 

THE  Anderson  tire  is  the  latest  thing  in 
the  line  to  be  placed  on  the  market. 
It  seems  to  be  a  "  good  one."  It  is 
made  on  a  principle  that  is  entirely  new  : 
Concentric  wires  in  concentrix  pockets 
which  automatically  interchange  and  reci- 
procate so  as  to  enlarge  or  decrease  in  dia- 
meter, and  the  way  this  tire  fastens  on  to  the 
rim  or  lets  go  at  the  option  of  the  rider  is 
unique.  It  will  fit  almost  any  rim — the  deep 
flange  rim  for  the  endless  wire  tire,  or  the 
flat  rim  for  the  cemented  tire.  It  can  be 
easily  attached  or  detached  at  will  from 
either.  It  is  claimed  that  not  only  men,  but 
children,  can  take  off  or  put  on  this  tire 
when  making  repairs  without  trouble  or  as- 
sistance. Some  of  its  perfections  are  its 
lightness  in  weight,  its  inability  to  creep,  or 
side-roll,  and  the  ease  with  which  the  outer 
covering  may  be  removed  or  adjusted,  be- 
side being  adjustable  to  all  rims.  It  will  be 
wise  for  riders  buying  new  tires  or  wheels  to 
inspect  the  Anderson  tire  before  purchasing. 
It  is  a  new  departure,  and  most  nearly  ap- 
proaches what  wheelmen  are  after — a  perfect 
tire.  They  are  being  handled  by  Pugsley, 
Dingman  &  Co.,  50  and  52  Wellington  street 
west,  Toronto,  who  report  having  already  a 
demand  so  large  that  they  are  severely  taxed 
to  keep  pace  with  it. 


ISTIE^^ 


Steel  Creamer  lap 

ALL  PARTS  RETINNED 


Superior  to  Lead  taps 
and  much  cheaper. 


THOS.  DAVIDSON 


no, 

MONTREAL 


BRUSHES 


Painters' 
Household 
Toilet 
Stable,  etc. 


No  article  handled  by  the  Hardware  trade  requires  more 
judgment  in  buying  than  Brushes.  The  easiest  way  is  to 
go  to  the  reliable  manufacturer  and  get  value  for  your  money 
and  goods  that  will  suit  your  customers.  We  will  do  our 
best  to  serve  you  well  and  honestly. 

CHAS.  BOECKH  &  SONS,  manufacturers  TORONTO 


MAKING  A  MACHINE  RUN  QUIETLY. 

THERE  is  an  impression  that  if  a 
machine  will  run  steadily  in  one  place 
it  will  run  just  as  well  anywhere,  when 
in  reality  the  very  foundation  has  a  good 
deal  to  do  with  it,  remarks  an  exchange.  Not 
long  since  two  men  were  setting  up  alight 
machine  that  gave  no  trouble  where  it  had 
been  at  work  for  the  last  year  or  so,  but 
when  the  speed  was  started  set  up  a  discord 
that  made  the  very  floor  the  machine  sat 
upon  play  the  part  of  a  sounding  board. 
Some  suggested  that  the  men  take  hold  of 
the  machine  and  hold  it  out  bodily  with 
their  bands,  not  allowing  the  machine  to  rest 
anywhere.  It  ran  so  smoothly  and  quietly 
that  it  was  suspended  from  the  floor  beams 
overhead  by  rods,  and  is  now  running  in 
that  way  to  keep  peace  in  the  establishment. 
In  several  cases  where  high-speed  engines 
have  made  trouble  in  this  respect,  a  platform 
for  the  engine  to  rest  upon,  suspended  by 
rods  and  cross  ties  from  the  framework 
above,  has  confined  all  the  disturbance  to 
the  engine  itself.  It  is  not  an  uncommon 
occurrence  to   find  an    engine,    when    first 


Parmenter  &  Bulloch 

Manufacturers  of 

Rivets,  Bnrrs,  Wire  Nails 

Of  every  Description 

Carpenters'  Braces,  and  other  Hardware  lines. 

SPECIALTIES  : 

Tubular,  and  Bifurcated  or  Slotted  Rivets,  Lacing 
Studs,  Rubber  Arctic  and  Leather  Shoe  Buckles,  and 
Shoe  Braces.  Write  for  Illustrated  Catalogue  and 
Price  List.  

Head  Office  and  Works:  GANANOOUE,  OHT. 

BRANCH    WAREHOUSE: 

32  and  34  St.  Dizor  St.,  Montreal 

erected  on  a  firm  foundation,  set  up  a  jar 
that  does  not  feel  right  until  it  has  loosened 
up  the  settings  somewhere  to  give  it  this 
vibratory  elbow  room.  However,  when  a 
a  machine  sets  so  badly  that  it  must  be  sus- 
pended by  guy  rods  to  give  it  a  chance  to 
shake  without  shaking  down  the  whole  build- 
ing, it  is  time  that  the  machine  itself  should 
be  looked  into  and  something  done  to  bring 
it  in  harmony  with  the  floor  it  is  to  set  upon. 
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MONTREAL  MARKETS. 

Montreal,  May  4,  1894. 

HARDWARE. 

THE  week  has  not  witnessed  much 
change  in  general  hardware.  Business 
has  been  fair  on  the  whole  in  many 
lines  of  shelf  goods,  such  as  cutlery,  harvest- 
ing tools  and  nails,  but  otherwise  the  market 
is  not  active.  Payments  are  complained  of, 
but  after  the  first  rush  of  spring  agricultural 
work  is  done  with  in  the  country,  it  is  hoped 
that  they  will  show  some  improvement. 

Wire — Very  little  change  to  note  in  this 
line,  a  moderately  fair  demand  being  to  note 
for  annealed,  galvanized,  etc.,  as  before. 

Rope — There  is  no  change  in  this  line, 
but  rather  more  business  is  reported  this 
week  by  naval  store  dealers.  Sisal, 6l/2 c.  for 
7-16  and  upwards,  and  smaller  sizes,  7c; 
manilla,  9c.  for  7-16,  and  9%c.  for  smaller 
sizes;  deep  sea  line  unchanged  at  14c. 

Cutlery — The  demand  for  this  line  still 
keeps  up  sufficiently  to  lead  to  a  continu- 
ation of  the  fair  sorting  trade  that  we  have 
noted  previously. 

Cut  Nails — Demand  for  these  has  been 
fair,  and  the  tone  of  values  is  easy,  as  we  in- 
timated last  week.  No  actual  quotable 
change  can  be  cited,  however,  but  it  is  just 
possible  that  $1.85  to  $1.90  would  be  shaded. 

Wire  Nails — A  fair  business  is  to  note 
in  these  in  five  and  ten-keg  lots  at  previous 
figures. 

Horse  Nails— There  is  a  fair  business 
doing  in  horse  nails.     Prices  are  unchanged. 

Horseshoes — A  fair,  steady  demand  is 
to  note  in  a  jobbing  way.  Prices  remain  as 
before. 

Green  Wirecloth— Demand  is  main- 
tained for  this  article,  and  quite  a  quantity 
of  stock  has  been  moved. 


Tacks — A  moderate  trade  is  to  note. 

Chain — A  fair  movement  is  noted  in  the 
lines  mantioned  last  week. 

Ware — Business  is  fair  in  a  sorting  way 
in  all  kinds  of  ware. 

Sporting  Goods— As  noted  last  week, 
business  in  this  line  is  not  quite  as  brisk  as 
it  was. 

Tools — Both  harvesting  and  garden  tools 
are  meeting  with  a  fair  enquiry,  quite  a  few 
lawn  mowers  moving  out  in  the  latter  con- 
nection. 

Builders'  Supplies— Nothing  specially 
new  to  report  and  business  about  the  same. 

Plumbers'  Supplies — Only  a  fair  trade 
is  doing.  A  few  orders  are  to  note  for  iron 
pipe,  prices  of  which  remain  the  same. 

Naval  Stores — The  continued  fine  wea- 
ther has  been  a  great  boon  to  this  trade, 
the  improved  movement  of  last  week  being 
well  maintained.  We  quote  as  follows  : 
Turpentine,  45  to  46c. ;  resins,  $2.50  to  $5.00, 
as  to  brand;  coal  tar,  $325  to  $3.75  ;  cotton 
waste,  5  to  7c.  for  colored,  and  7  to  10c.  for 
white;  oakum,  1%.  to7j£c. ;  and  cotton 
oakum,  10  to  12c. 

METALS. 

The  heavy  iron  and  metal  market  has 
shown  no  improvement  during  the  past  week, 
and  business  both  for  imported  and  from 
stock  on  spot'is  backward  comparatively.  In 
the  former  connection  buyers  have  some  fair 
supplies  coming  forward  on  the  first  steamer, 
such  as  tin  and  galvanized  sheets,  etc.,  which 
are  now  the  principal  importations,  and 
being  very  cautiously  disposed  are  not  in- 
clined to  operate  any  further  ahead  than  is 
absolutely  necessary.  Prices,  as  a  rule,  on 
all  kinds  of  heavy  material  except  paints  and 
oils  are  steady.  The  last  named  branch  of 
business  continues  in  the  very  unsettled 
state  that  we  referred  to  last  week. 


Pig  Iron — There  is  no  change  in  pig, 
which  rules  quiet,  the  only  business  noted 
during  the  week  being  a  few  lots  of  Canadian 
at  quotations.  Prices  generally  are  steady. 
We  quote  Summerlee  and  equal  brands  of 
Scotch  pig,  $19  to  $19  50;  Carnbroe,  $18, and 
Ferrona  and  Siemen's,  $16  50  to  $17. 

Bar  Iron — Bar  iron  has  been  moving  to 
some  extent,  and  we  note  some  sales  of  car 
lots  at  $1.70,  but  quote  $1.75  to  $1.85  for 
ordinary  business. 

Sheet  Iron — This  line  is  quiet  and  un- 
changed, and  commands  a  fair  degree  of 
attention  at  $2.35  to  $2.40. 

Hoops  and  Bands— There  is  only  a  quiet 
trade  to  note  in  hoops  and  bands  at  the 
former  price,  $2.30. 

Steel — Some  business  has  been  doing  in 
best  cast  steel  at  quotations.  We  quote  : 
Best  cast  steel,  9K  to  12c.  ;  spring,  $2.50 ; 
tire,  $2.50  to  $2.75;  sleigh  shoe,  $2.40; 
round  machinery  steel,  $3. 

Galvanized  Sheets— Business  is  of  the 
qu:et  kind,  and  prices  are  steady.  We 
quote  :  4%  to  5c.  for  ordinary  brands  ; 
Morewood,  6  to  b%z.\  tinned  sheets,  coke, 
No.  24,  6  to  6Xc;  No.  26,  6%  to  6^c,  and 
the  usual  extra  for  larger  sizes. 

Tin  Plate — Low  offers  for  importation 
have  tempted  some  small  purchases  on  the 
the  basis  of  $2.70  for  cokes  laid  down  but, 
buyers  are  very  backward.  For  business  ex 
store  prices  are  unchanged.  We  quote  : 
Cokes,  $3  to  $3.25,  according  to  quality  and 
quantity,  and  charcoal,  $3.50  to  $4. 

Canada  Plates — A  fair  demand  is  noted 
for  Canada  plates  on  the  basis  of  $2.35  to 
$2.40.  There  is  no  change  in  terne  plates 
which  meet  a  fair  enquiry  at  $6.50  to  $6.75. 

Copper — Nothing  special  is  to  report  in 
th>s  line,  and  prices  are  as  last  quoted  at 
9%  to  10c.  for  Oxford  and  equal  brands. 


Heavy  Steel  Plate  Ranges 

Nos.  8  and  9,    4  Holes,    Oven   16  X  20         These  are  made  after  the  most 

Nos.  8  and  9,  6  Holes,  Oven  18  x  20       iv«™good  poStPJipa?o  d™e.°dy 


London 


The  McClary  Manufacturing  Co. 

Toronto  Montreal  Winnipeg         Vancouver 
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(^larkson 

&  (^ross 


ACCOUNTANTS    .     .     . 

Established  1864. 

26  Wellington  St.  East,  TORONTO 


Gas,  Electric, 
Combination 

Fixtures 

AND 

Brackets 


English,  Canadian 
and  American 

DESIGNS 


A  select  stock  of 

Gas  and 
Electric 

GLOBES 


JAS.  BARWELL,  %%  Toronto 

Drawings  and  prices  on  application. 
The  trade  supplied. 


SS.  SMOKELESS  POWDER 


Is  the  best;  it  does 
notcontain  anynitro 
glycerine,  and  is  not 

affected  by  the  heat  or  cold.  It  is  made  by  the  Smokeless  Powder  Company,  Limited, 
Dashwood  House,  New  Broad  Street,  London,  E.  C.  Works,  "  Barwick  Herts."  It 
is  used  by  sportsmen  all  over  the  Dominion.     One  firm  in  New  York  have  purchased 

SSKSCKS  JAMES  DARLING  &  CO. 


kept  at  Montreal. 


Send  for  Price  List. 


439  Board  of  Trade  Building: 

MONTREAL,  Agents. 


s 


AMPLE  ORDERS 


Church's  Potato  Bug  Finish 

Will  now  be  filled  by  us  for  all  places  where  we  have  not  granted  exclusive  agencies. 
Exclusive  agency  granted  on  orders  of  four  to  seven  barrels.  We  cannot  guarantee  ship- 
ment before  May  15th,  as  we  have  all  the  orders  we  can  fill  before  that  date. 

The  Alabastine  Co.,  Ltd.,  Paris,  Ontario. 


Paris,  April  17,  1894. 
J.  M.  Wheeler,  Esq.,  Secretary-Treasurer  Alabastine  Co.,  Ltd 

Sir, — Regarding  Church's  Potato  Bug  Finish  which  I  purchased  from  you  last  season,  I  can 
fully  endorse  all  you  say  regarding  it.  My  pocato  crop  was  threatened  with  destruction  by  the 
potato  bug.  I  gave  the  plants  one  dose.  It  made  the  plants  stronger,  potatoes  better,  and  the  one 
application  which  remained  on  the  plants  lor  weeks  was  all  that  was  necessary.  I  have  recom- 
mended your  Bug  Finish  to  many  of  my  brother  farmers  and  although  I  have  used  Paris  Green  and 
London  Purple,  Church  s  Bug  Finish  excels  all.  Yours  truly,  John  Miller. 

Also  similar  testimonials  fiom  Albert  J.  Howell,  John  H.  Bond,  D.  Ballingal,  Albert  Peel,  Myron  Ames,  J.  E. 
Ausebrook,  Titus  Peart,  and  Edward  Burrill. 

Paris,  Ont.,  April  19,  1894. 
To  the  Public — 

I  am  acquainted  with  the  parties  giving  the  foregoing  testimonials  relative  to  Church's  Potato 
Bug  Finish,  and  have  seen  the  original  testimonials,  and  I  believe  them  to  be  worthy  ot  confidence 
as  they  are  made  by  practical  farmers  residing  in  this  locality. 

J,   H.  Fisher,  Mayor  of  Paris. 


Alabastine  Company,  Paris. 


Sole 
Manufacturers. 


HILL  &  FORBES,  327  ST.  JAMES  ST.,  MONTREAL;   Agents  for  the  Province  of  Quebec. 
A.  M.  BELL,  HALIFAX:     Agent  for  New  Brunswick  and  Nova  Scotia. 


.  &  L  SAMUEL,  BENJA 


&C0. 


26,   28,   30   Front   St.   West,  TORON'  "0 


English  House: 


SAMUEL,  SONS  &  BENJAMIN 

164  Fenchurch  St.,  London,  E.  C. 


Sole  Agents  for  the  Dominion  for 


Double  Truss 
Cornice  Brake 


Write  for  Circulars  and  Quotations, 
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MONTREAL  MARKETS— Continued. 

Tin — A  fair  demand  in  a  small  way  is 
noted  at  18  to  19c. 

Spelter — Continues  steady  but  dull  at 
$4.50  to  $4.75. 

Antimony — Prices  are  unchanged  at  10X 
to  12c,  with  demand  practically  nil. 

Lead — No  activity  to  report,  while  prices 
remain  the  same  at  $2.75  to  $3. 

Sheet  Zinc — There  is  no  change  to  re- 
port, and  we  quote  as  before  $5  to  $5.2  5. 

Cement — The  trade  generally  expect  a 
fairly  brisk  trade  during  the  coming  season. 
Fair  orders  continue  to  come  in  both  on  local 
and  western  account.  We  quote  :  English 
brands  $2.05  to  $2  15,  and  Belgian  $1.90 
to  $2.  In  firebricks  a  good  trade  is  reported 
in  small  lots  at  $18.50  to  $22.50  per  1,000 
as  to  brand. 

PAINTS  AND  OILS. 
Continued  easiness  is  the  dominant  feature 
of  this  market,  and  the  position  is  as  un- 
settled as  ever.  Boiled  linseed  has  sold  at 
57c,  and  raw  at  54c,  in  round  lots,  and  the 
competition  in  leads  and  colors  is  as  keen 
as  ever.  In  regard  to  seal  oil,  brokers  have 
been  offering  for  delivery  more  freely, 
but  buyers  hold  that  prices  will  come 
down  to  35  cents,  and  are  holding  off. 
We  quote :  Choice  brands  of  white  lead, 
$475  ;  No.  1,  $4.50;  No.  2,  $4.25;  No.  3,  $4  ; 
No.  4,  $3.75;  dry  white  lead,  4^c;  red  lead, 
pure,4Xc->  No.  1,4c;  zinc  white, pure, $7.25; 
No.  1,  $6.25;  No.  2,  $5.25;  linseed  oil,  round 
lots,  raw,  54c,  boiled,  57c;  steam  refined 
seal  oil,  42  to  45c. 

GLASS. 
There  is  no  change  in  glass,  and  business 
is  not  active.  We  quote  $1.25  for  first 
break  ;  $1.30  second  break,  per  50  feet  ; 
$325  for  first  break  per  100  feet  ;  putty 
in  bulk,  $1.85. 

PETROLEUM. 
There  is  a.  moderately  good  demand  for 
petroleum  for  the  season,  and  the  improved 
feeling  noted  last  week  is  fairly  main- 
tained. We  quote  Canadian  refined  at 
lie.  in  shed  at  Montreal  for  round  lots,  and 
n|^c.  for  small  quantities.  American  petro- 
leum, 16c.  in  car  lots,  \b%z.  in  10-barrel 
lots,  i6^c.  in  5-barrel  lots,  and  I7XC-  f°r 
single  barrels,  net  cash  ;  American  benzine, 
23  to  25c.  ;  Canadian  benzine,  io^c  Petro- 
lea  ;  i2^c.  Montreal. 

HIDES. 
The  hide  market  continues  much  the 
same.  Calfskins  have  changed  hands  in 
round  lots  to  dealers  at  5c.  Heavy  steers' 
are  quiet,  with  sales  at  4X  to  SlAc.  for  Nos. 
1  and  2,  and  bulls'  have  been  sold  at  3^c. 
Lambskins  were  placed  at  15c,  and  sheep- 
skins at  75  to  80c,  while  clips   have  sold  at 

15c. 

TALLOW. 

The  market  for  tallow  has   ruled  steady, 

with  a  fair  amount  of  business  doing  at  6X 

to  7c,  as  to  quality. 


WOOL. 

There  is  no  change  in  wool,  which  rules 
quiet.  We  quote  :  Cape,  14  to  is^c.;  Can- 
adian fleece,  17  to  20c;  B.A.  scoured,  26  to 
34c;  pulled  wool,  supers,  20  to  21c;  extras, 
23  to  26c;  and  Northwest  wool,  11  to  12c. 


MONTREAL  TRADE  NOTES. 
W.  H.  Cottingham  &  Co.,  Notre  Dame 
street,  have  many  specialties  now  that  are 
just  the  thing.  As  their  advertisement  points 
out,  window  blinds  will  want  a  new  coat,  and 
there  is  nothing  better  for  this  purpose  than 
Blundell,  Spence  &  Co.'s  "  Ivy  Creen." 

The  new  works  of  Wm.  Clendinneng  & 
Sons'  Co.,  Ltd.,  now  being  completed  at  St. 
Henri,  will  cover  a  lot  550  by  560  feet.  The 
amount  spent  on  these  buildings  during  the 
year  will  not  be  less  than  $100,000. 

H.  McLaren  &  Co.  have  been  placing  the 
Safford  radiators  with  almost  all  the  con- 
tractors for  the  many  new  business  buildings 
in  course  of  erection  here  this  spring. 

Thos.  Davidson  &  Co.  report  numerous 
enquiries  for  their  new  steel  creamer  tap, 
which  is  a  superior  article,  as  all  the  parts 
are  retinned,  besides  being  cheaper  than 
many  others. 

Drummond,  McCall  &  Co.  report  sales  of 
several  round  lots  of  No.  1  Ferrona  pig  dur- 
ing the  past  week;  also  several  lots  of  lower 
grade. 

Further  purchases  of  coke  tin  plate  to 
arrive  have  been  made  at  low  prices,  $2.70 
laid  down  on  wharf  here  being  the  latest 
figure  mentioned. 

Linseed  oil  has  declined  another  ic,  and 
sales  of  five  and  ten  barrel  lots  of  raw  have 
been  made  at  57c,  which  is  a  low  figure  for 
such  a  quantity. 

The  stock  of  cement  on  hand  here  is  esti- 
mated at  5,000  barrels,  which  is  considered 
large  for  this  season  of  the  year.  Some 
3,000  barrels  were  taken  by  western  buyers 
during  the  past  few  days  and  2,000  on  local 
account. 

There  has  been  considerable  enquiry  for 
new  seal  oil  during  the  last  few  days,  and  we 
hear  of  several  sales  involving  about  350  bar- 
rels all  told,  to  arrive,  at  prices  said  to  be 
about  37  to  38c.  These  are  the  first  sales  re- 
ported this  season. 


TORONTO   MARKETS. 

Toronto,  May  4,  1894. 

HARDWARE. 

NOTHING  particularly  new  has  de- 
veloped in  business  during  the  week. 
The  turnover  is,  if  anything,  larger 
than  a  week  ago.  Merchants  and  manufac- 
turers are  fairly  busy,  but  the  expectation 
that  there  will  be  further  changes  in  the 
tariff  on  certain  lines  of  manufactured  goods 
naturally  interferes  with  trade  to  some 
extent.  Garden,  harvest  and  draining  tools 
are  the  lines  which  at  the  moment  exhibit 
the  greatest  activity.     Business  has  picked 
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up  in  lawn  mowers,  and  they  are  now  re- 
ported to  be  going  out  well.  Fancy  wire  is 
moving  rapidly,  and  large  quantities  of 
poultry  netting  and  green  wire  cloth  are 
going  out.  Some  life  is  being  shown  in  car- 
penters' tools,  while  the  opposite  may  be 
said  to  be  the  case  with  plumbers'  supplies. 
There  is  a  good  deal  of  garden  hose  going 
out.     Payments  are  much  as  before. 

Wire — Demand  is  much  about  the  same 
as  last  week  for  annealed,  galvan;zed,  and 
barbed,  namely,  good  ;  coppered  steel  and 
coppered  spring  is  also  moving  moie  freely. 
Rope — This  ;s  still  going  out  well,  but  job- 
bers are  not  in  a  position  to  book  orders 
ahead,  prices  not  being  guaranteed  by  manu- 
facturers, and  therefore  subject  to  change 
without  notice.  We  quote  :  Sisal,  7-16  in. 
and  larger,  6^c;  %,  5-16,  ys  in.,  7Xc; 
Manilla,  7-16  in.  and  larger,  9  to  9#c;  X> 
5-16,  }i  in.,  9X-  to9Xc. 

Cutlery — There  is  still  a  fairly  good 
seasonable  sorting  up  trade  being  done,  but 
no  new  features  have  developed  during  the 
week. 

Cut  Nails — There  is  still  an  active  trade 
doing,  and  we  quote  base  price  as  before  at 
$1.85  for  carload  lots  and  $1.90  for  small 
lots. 

Wire  Nails — Jobbers  find  new  list  con- 
fusing owing  to  the  standard  of  some  sizes 
having  been  changed,  together  with  the  fact 
that  some  of  the  extras  are  in  excess  of  what 
they  were.  Discounts  remain  as  before  at 
75,  10  and  5  per  cent.,  shipment  in  10  keg 
lots  being  prepaid. 

Horseshoe  Nails — There  is  no  special 
feature  to  note,  business  continuing  fair  and 
prices  unchanged.  We  quo.e  :  "C."  60  per 
cent,  and  "B.B"and"M."  60  and  z%  per 
cent. 

Green  Wire  Cloth — This  is  now  being 
called  for  regularly,  although  quantities 
moving  are  not  as  large  as  jobbers  wish, 
stocks  are  heavy.  Prices  unchanged  at 
$1.85  to  $1.90  per  100  square  feet. 

Screen  Doors  and  Windows— Dealers 
find  it  difficult  to  supply  some  sizes,  demand 
having  been  larger  than  anticipated,  and  it 
is  now  too  late  to  import  from  the  United 
States. 

Tacks — Quantities  going  out  are  small, 
but  business  is  better  than  it  has  been  for 
some  time. 

Chain — Business  in  coil  chain  is  not  as 

good  as   it  was  a  few  weeks  ago,  very  few 

large  orders  now  being  received.     There  is 

no  change  in  prices. 

Horseshoes — Are  still  going  out  in  small 


HARDWARE 


15 


MA  B  KET8—  Continufd 

lots  at  unchanged  prices.    We  quote  :  $3  80 
Toronto,  and  $3  85  London. 

Ware — Trade  in  Peerless,  white  and 
Eclipse  ware  has  fallen  off,  although  a  re- 
vival is  looked  for  in  the  course  of  a  week 
or  so. 

Lawn  Mowers— These  are  now  going 
out  briskly,  both  American  and  Canadian 
being  called  for  daily,  jobbers  being  com- 
pelled to  send  repeat  orders  for  the  latter. 

Sporting  Goods— Trade  continues  quiet 
and  featureless. 

Plumbers'  Supplies— Business  in  this 
line  is  hardly  up  to  what  it  was  a  few  weeks 
ago,  neither  in  the  city  nor  in  the  country. 

Builders'  Supplies— Trade  is  much 
better  in  the  country,  but  city  trade,  on  the 
other  hand,  does  not  show  much  improve- 
ment. 

Milk  Can  Trimmings— Jobbers  are  still 
receiving  an  occasional  order  from  dealers 
who  did  not  book  sufficient  for  their  require- 
ments, but  the  season's  trade  is  virtually 
over. 

Clothes  Wringers — Trade  is  good, 
large  quantities  of  the  different  makes  being 
called  ior.  Prices  are  unchanged  at  $29  per 
dozen. 

Harvest  Tools,  etc. — Business  is  keep- 
ing up  well  in  harvest,  garden  and  draining 
tools;  in  fact  jobbers  find  it  diffcult  to  supply 
the  demand  for  harvest  tools,  manufacturers 
not  being  able  to  keep  up  th  e  supply. 

Hinges — Are  still  going  out  freely  in- 
heavy  "T,"  strap,  and  barn  door. 

Bird  Cages — Are  exceedingly  quiet,  sales 
being  few  and  far  between. 
METALS. 

Trade  continues  fairly  good.  Galvanized 
iron  is  moving  freely  and  Canada  plates  are 
being  booked  freely  for  import.  There  is 
not  much  disposition  to  do  business  in  pig 
iron,  although  a  few  sales  for  import  are  re- 
ported. American  pig  is  slightly  stiffer  on 
account  of  the  coal  strikes.  Business  shows 
some  improvement  in  terne  plates,  and  if 
if  anything  a  little  better  business  is  being 
done  in  antimony.  Sheet  iron  and  spelter 
are  quoted  a  little  lower. 


Pig  Iron — There  have  been  a  few  car- 
load lots  of  Summerlee  and  Carnbroe  selling 
at  around  quotations,  but  business  is  on  the 
whole  still  quiet.  We  quote  :  Summerlee, 
$21  to  $21.50  ;  Carnbroe,  $20  to  $20.50  ; 
Siemen's,  $18.75  t0  $IQ- 

Rogers,  Brown  &  Co.,  Buffalo,  report  the 
Toronto  market  for  American  pig  iron  as 
follows  :  The  Canadian  market,  so  far  as 
American  iron  is  concerned,  has  been  in- 
fluenced by  the  labor  troubles  in  the  States. 
The  coal  miners'  strike  has  stopped  the  sup- 
ply of  coke,  and  it  is  estimated  that  inside 
of  ten  days  there  will  be  scarcely  a  furnace 
running  in  the  North  that  customarily  uses 
this  fuel,  and  that  many  of  the  Southern 
furnaces  will  also  be  stopped.  The  result 
has  been  to  stiffen  prices  somewhat,  but  no 
advance  has  taken  place  in  anything  but  Best 
semer  iron.  We  quote  forcash  f.o.b., Toronto, 
in  bond :  No.  1  X  foundry  strong  coke 
iron,  Lake  Superior  ore,  $12.75;  No.  2  X 
foundry  strong  coke  iron,  Lake  Superior 
ore,  $12.25;  Jackson  County  silvery,  No.  1, 
$16  80  to  $18  30  ;  Lake  Superior  charcoal, 
$15.80  ;  Southern  soft,  No.  1,  $12.50 ; 
Southern  soft,  No.  2,  $11.25. 

Bar  Iron — Volume  of  business  is  still 
light,  and  prices  rule  as  before  at  $1.75  Mon- 
treal and  $1.85  Toronto. 

Sheet  Iron — Is  going  out  fairly  well, 
quite  a  few  sales  having  been  made  in  heavy 
gauge.  Several  import  orders  are  reported 
at  figures  lower  than  before  quoted.  We 
quote:  8  to  16 gauge,  $2.50  ;  18 ditto,  $2.50  ; 
20  ditto,  $2.50;  22  to  24  ditto,  $2.35  ;  26 
ditto,  $2.45  ;  28  ditto,  $2.65. 

Sheet  Steel  —  Trade  is  opening  up 
nicely  in  this  line  and  shows  a  marked  im- 
provement over  March.  Prices  are  lower. 
We  quote  :  8  to  16  gauge,  $2.80  per  100  lbs.; 
18  to  20,  $2.65  ;  22  to  24,  $2.85  ;  26,  $3.10. 

Boiler  Tubes — There  is  a  fair  move- 
ment, but  there  is  no  special  feature  to  note. 
We  quote  :  1%  inch,  7c;  \l/z  inch,  7^fc. ; 
1^  inch,  8c.  ;  2  inch,  8>£c.  ;  2%  inch,  qc; 
2^  inch,  9^c.  ;  3  inch,  u^c.  ;  3^  inch, 
14c;  4  inch,  19c. 

Iron  Pipe — This  is  going  out  well, 
although    quantities   are    not    as    large   as 


jobbers  desire.  In  the  aggregate,  however, 
business  is  fair.  We  quote:  From  %  to  1 
inch,  67X  to  70  per  cent.;  \%  to  2  inch,  70 
to  70  and  10  per  cent. ;  galvanized  iron  pipe, 
MlA  to  5°  per  cent. 

Galvanized  Iron— This  is  going  out 
well  and  quite  a  number  ot  orders  have 
been  booked  for  import.  Prices  are  un- 
changed at  4X  to  4^0  for  28  gauge  in  case 
lots. 

Ingot  Tin — Business  is  fairly  good,  al- 
though not  many  round  lots  are  moving. 
Prices  are  firmer  and  we  now  quote  20  to 
21c. 

Ingot  Copper — This  is  going  out  in 
small  quantities,  and  principally  for  filling 
old  contracts.  We  quote  \o%  to  ioj£c. 
ordinarily. 

Sheet  Copper — There  is  not  much  do- 
ing, although  a  few  good  orders  have  been 
booked  for  import.  Shipments  from  stock 
are  light.  There  is  a  good  deal  of  the  Ameri- 
can article  coming  in,  manufacturers  in  some 
instances  selling  direct  to  consumers.  We 
quote  15  to  17c.  as  before. 

Corrugated  Iron — A  great  deal  of 
activity  has  developed  in  this  line,  and  prices 
are  unchanged.  We  quote  :  "Owl"  brand 
from  genuine  steel  plates,  zinc  coated,  $4.25 
to  $6  per  square  ;  painted  steel,  same  brand, 
$3  to  $4-75,  according  to  gauge. 

Zinc  Spelter — No  large  lots  are  moving, 
what  is  going  out  being  in  small  lots,  while 
stocks  in  jobbers'  hands  are  heavy.  Neither 
is  there  much  doing  in  the  way  of  import 
business.  Prices  are  %c.  per  lb.  lower.  We 
quote:  Domestic,  4t0  4Xc;  foreign,  4X  to 

Tin  Plates— Trade  is  keeping  up  well, 
good  quantities  of  20  x  28  being  shipped  for 
roofing  purposes.  For  I.C.  we  still  quote 
$3.50  to  $3.75. 

Terne  Plates — Season  has  not  yet  quite 
opened,  but  business  shows  some  improve- 
ment. Prices  have  been  shaded  25c.  per 
box  for  10-box  lots  during  the  past  week. 
We  quote  ordinarily  $6.75  to  $7.50  per  box, 
20  x  28. 

Zinc  Sheets — Business  continues  quiet 
and  featureless  at  5  to  5Xc 


Best  Value 


on   Earth. 


These  are  the  Furnaces  that  secure  the 
trade  for  dealers  who  handle  them. 
They  have  no  rivals  but  many  imitators. 


Clare  Bros.  &  Co. 


....Preston,  Ont, 
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Hoops  and  Bands — Shipments  are  small 
from  stock,  but  there  have  been  some  fair 
import  orders  taken  at  low  prices,  although 
business  in  this  particular  is  not  generally 
good.  The  American  market  is  lower,  while 
the  English  is  much  as  before.  We  quote  : 
American,  steel  $2.10,  iron  $2.20;  English, 
$2.40  to  $2.50. 

Canada  Plates — Some  good  lots  have 
changed  hands  during  the  week  and  a  num- 
ber of  import  orders  have  been  entered. 
Prices  have  been  1  educed, and  we  now  quote: 
All  dull,  $2.50;  half  polished,  $2.60,  and  all 
bright,  $2.80. 

Solder — Trade  is  brisk  in  small  lots. 
Some  very  cheap  solder  is  being  put  on  the 
market  branded  half-and-half,  but  at  prices 
k  which  cause  its  genuineness  to  be  doubted; 
in  fact  those  using  it  are  said  to  be  condemn- 
ing it.     We  quote  lower  at  13^  to  14c. 

Pig  Lead —There  have  been  some  good 
lots  moving,  although  orders  are  as  a  rule 
small  ;  2%  to  3c.  is  still  the  idea  as  to  price. 

Antimony — Fresh  shipments  of  Cook- 
son's  have  arrived,  aDd  a  few  sales  are  re- 
ported in  this  and  ordinary  brands.  The 
market  is  still  without  much  strength.  We 
quote  9^  to  10c.  as  before. 

OLD  MATERIAL. 

Trade  is  reported  only  fair,  the  consump- 
tion still  being  small.  A  little  better  de- 
mand for  rubber  is  felt  and  there  has  been 
an  advance  of  %z.  in  that  article.  Ma- 
chinery cast,  stove  cast  scrap,  and  old  cop- 
per bottoms  have  declined  in  price.  We 
quote  prices  paid  by  dealers  as  follows  : 
Agricultural  scrap,  55c.  per  cwt  ;  machin- 
ery cast,  54  to  55c.  per  cwt.;  stove  cast  scrap, 
30  to  35c.  ;  No.  1  wrought  scrap,  40c. 
per  cwt.  ;  No. 2,  including  sheet  iron,  hoop 
iron  and  mixed  steel,  10c;  new  light  scrap  cop- 
per 6%  to  jc;  heavy  scrap  copper  7% 
to  7|^c;  old  copper  bottoms  6  to  6/4c; 
light  scrap  brass  4c;  heavy  yellow  scrap 
brass  6c;  heavy  red  scrap  brass,  6%  to 
7c;  scrap  lead,  1^  to  20;  scrap  zinc, 
1%  to  2c;  scrap  rubber,  2^to  2%"c;  country 
mixed  rags,  60  to  75c.  per  100  lbs.;  clean 
dry  bones,  45  to  55c.  per  100  lbs.  ;  borings 
and  turnings,  10  to  15c. 

GLASS. 

A  little  spring  glass  has  been  received 
during  the  week,  but  stocks  are  still  demoral- 
ized, jobbers  still  finding  it  difficult  to  supply 
the  demand.  We  st'll  quote  $1.20  to  $1.25 
first  break.  In  plate  glass  country  trade  is 
fairly  good,  but  there  is  not  much  doing  in 
the  city. 

PAINTS  AND  OILS. 

Nothing  materially  new  has  developed 
during  the  week.  In  white  lead  business  is 
still  brisk  and  prices  demoralized.  The 
quantity  moving  seems  to  be  above  the 
average  for  this  time  of  year.  The  rul- 
ing price  is  still  4>£c.  Turpentine  is 
taken  almost  as  fast  as  it  comes  in, 
stocks  thus  being  kept  light.  Prices  un- 
changed at   41   to  42c,  30  days.     A  good 


business  is  reported  in  linseed  oil  at  55  J^c. 
for  raw  and  56j£c.  for  boiled,  delivered 
Toronto.  Englishadvices  are  firmer.  In  pre- 
pared pamts  re-orders  are  still  coming  in, 
but  business  in  this  line,  generally  speaking, 
continues  to  fall  off.  Prices  are  unchanged 
at  $1.05  for  pure.  Considerable  glue  is 
moving  at  the  new  rates.  There  is  a  Ger- 
man glue  on  the  market  which  is  being  sold 
in  barrel  lots  at  7>£c.  Some  changes  have 
been  made  in  prices  on  account  of  the 
new  tariff,  but  they  only  affected  the 
low  priced  article.  Shellac  gums  are 
held  firmer.  Putty  quiet  at  $1.90  to  $2  per 
cwt.  Paris  green  quiet  at  these  prices:  50 
or  100-lb.  drums,  I2^c;  i-lb.  packages, 
I4>£c.  Castor  oil  is  in  good  demand  at  fol- 
lowing prices:  Case  lots,  b%  to  6%"c;  single 
tins,  7c.  Payments  fairly  good. 
HIDES,    SKINS,  WOOL  AND  TALLOW. 

Hides — Market  continues  quiet  and  steady 
without  any  accumulation  in  stock.  Dealers 
are  paying  3c.  for  green  and  selling  cured  at 
yA  to3^c. 

Skins— About  the  usual  quantity  is  offer- 
ing and  prices  are  unchanged  at  80  to  85c. 

Wool — Trade  quiet  and  mills  complain 
that  they  are  getting  no  orders.  We  quote: 
Supers,  18  to  19c;  extras,  22  to  23c. 

Tallow — Demand  is  fair  only.  Jobbers 
are  paying  5c.  for  rendered  and  selling  at 
5^c;  rough,  2c. 

SEEDS. 

There  has  not  been  much  change  in 
prices  during  the  week,  but  the  demand  for 
staples  is  about  over.  Season  is  closing  with 
stocks  light  and  prices  well  maintained. 
Some  enquiry  has  sprung  up  for  Hungarian 
and  millet  seed  and  ensilage  corn.  We 
quote  jobbing  price :  Red  clover,  $6  to 
$6.50;  alsike,  $5.50  to  $8.50,  with  inferior 
qualities  and  really  fancy  stuff  quotable  at 
lower  and  higher  prices  respectively.  Hun- 
garian, 90c.  to  $1  per  bushel ;  millet,  70  to  80c. 
per  bushel  ;  ensilage  corn,  58  to  80c.  per 
bushel. 

PETROLEUM. 

Trade  is  reported  good.  The  reduction 
in  tariff  is  likely  to  cause  a  change  in  prices, 
but  at  present  quotations  remain  as  before. 
We  quote  :  5  to  10  barrel  lots,  imperial  gal- 
lon, Toronto — Canadian,  12  to  I2j£c.  ;  car- 
bon safety,  i$yi  to  16c.  ;  Canadian  water 
white,  16  to  17c;  American  water  white,  18 
to  19c;  photogene  20c. 

MARKET    NOTES. 

Craig  &  MacArthur  report  trade  picking 
up  in  leather  belting. 

Stewart  &  Wood  received  their  first  spring 
shipment  of  glass  this  week. 

H.  S.  Howland,  Sons  &  Co.  are  in  receipt 
of  a  large  lot  of  Ely's  gun  caps  and  cartridge 
cases. 

There  was  considerable  competition  in 
the  tendering  for  the  prizes  for  the  Simcoe 
bicycle    meet.      The    Toronto  Silver   Plate 


Co.,  however,  secured  the  order  through 
their  customer,  A.  D.  Ellis,  hardware  merch- 
ant. 

H.  S.  Howland,  Sons  &  Co.,repert  a  lively 
demand  for  the  Gem  and  Lightning  Ice 
Cream  Freezer. 

It  is  estimated  that  there  are  only  about 
700  tons  of  tin  on  spot  in  New  York,  and  of 
this  quantity  450  tons  are  held  by  one  firm. 

H.  S.  Howland,  Sons  &  Co.,  are  just  in 
receipt  of  another  large  consignment  of  the 
Gowdy  Lawn  Mower. 

Toronto  Lead  and  Color  Co.  report  the 
receipt  of  a  large  number  of  mail  orders  dur- 
ing the  week,  "  which  are  very  satisfactory, 
as  they  do  not  cost  anything,"  said  a  member 
of  the  firm. 

H.  S.  Howland,  Sons  &  Co.  report  that 
they  are  daily  in  receipt  of  enquiries  from  all 
over  Ontario  for  Graham  cut  and  wire  nails. 

Sanderson  Pearcy  &  Co.  report  business 
fairly  good,  while  their  sales  for  March  and 
April  were  larger  by  about  50  per  cent,  than 
for  the  same  months  last  year. 

The  Star  Nipper  for  which  H.  S.  How- 
land, Sons  &  Co.  are  agents  for  Canada,  is 
having  a  rapidly  increased  sale. 

The  Toronto  Fence  and  Ornamental  Iron 
Works  have  received  the  contract  for  the 
erection  of  an  ornamental  wrought  iron  fence 
around  the  residence  of  the  Rev.  Mr.  Hus- 
band, 103  Pembroke  street,  Toronto. 

The  Metallic  Roofing  Co.  have  received  the 
contract  for  the  placing  of  "  Owl "  Brand 
Metal  Ceiling  in  the  Brockyille  Asylum.  The 
firm  report  a  great  improvement  in  business, 
and  a  heavy  run  on  Haye's  patent  lathing 
and  Eastlake  metallic  shingling. 

The  Toronto  Silver  Plate  Co.  announce 
that  owing  to  delay  in  going  to  press  the 
special  catalogues  that  the  firm  are  issuing, 
illustrating  prize  cups,  trophies,  medals,  etc., 
will  not  be  ready  until  the  15th  of  the  month. 
"  All  who  are  interested  in  this  class  of  goods 
will  do  well  to  write  for  a  copy,"  said  a 
representative. 

The  Canadian  Mineral  Wool  Co., Toronto, 
report  the  receipt  of  contracts  from  three 
large  corporations  in  Montreal  for  their 
steam  pipe  covering.  "  We  have  had  a  good 
demand  for  asbestos  cement  and  steam 
packing,  chiefly  for  marine  work,  of  which 
there  is  a  lot  doing  at  present,"  said  a  mem- 
ber of  the  firm. 

McClary  Mfg.  Co.,  Toronto,  report  the 
receipts  of  a  stock  of  refrigerators.  "  These 
goods  have  already  commenced  to  move" 
said  a  representative  of  the  firm,  "and  we 
have  made  some  shipments.  We  are  carry- 
ing a  large  stock  oil,  gas  stoves  and  ice 
cream  freezers,  for  the  spring  trade.  Trade 
is  good,  and  warm  weather  supplies  are 
moving  off  freely." 

Chas.  Boeckh  &  Sons,  brush  manufac 
turers,  Toronto,  having  obtained  the  United 
States   patent  for    their   patent    adjustable 
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brush  bridles,  are  negotiating  with  J.  J. 
Adams  &  Co.,  New  York,  and  several  other 
large  brush  firms  across  the  line,  who  have 
signified  their  intention  of  placing  these 
bridles  on  their  brushes.  "  Our  bridles  have 
met  Arith  as  much  success  in  the  United 
States  as  they  did  in  Canada,"  say  the  firm. 
The  Gutta  Percha  and  Rubber  Mfg.  Co., 
of  Toronto,  report  a  heavy  run  on  their  "Lion" 
brand  belting.  The  firm  say,  "  We  are  also 
having  a  large  demand  for  kink-proof  brand) 
steel  clad  armored  hose.  By  means  of  our 
new  Murphy's  patent  wiring  machine,  for  the 
use  of  which  we  have  the  sole  rights  in  Can- 
ada, we  are  enabled  to  supply  armored  or 
wire  wound  hose  that  is  free  from  all  the 
defects  of  wire  wound  hose  hitherto  offered." 

H.  Boker  has  been  placing  on  this  market 
since  about  a  year  an  enamelled  ware  called 
Pearl  Steel  Ware,  which  is  claimed  to  be 
the  most  satisfactory  and  perfect  line  of  en- 
amelled ware  in  the  market,  and  turns  out 
this  season  far  superior  to  last  year.  Large 
importations  are  arriving  constantly  for  the 
jobbing  trade.  Rice  Lewis  &  Son  are  hand- 
ing this  line  for  Toronto. 


UNITED  STATES  MARKETS. 

New  York,  May  4,  1894. 

PIG  TIN — On  Tuesday  there  was  quite 
lively  buying  of  Straits  for  near  future 
and  current  month  delivery,  under  the 
support  of  which  prices  advanced  sharply. 
On  'Change  sales  were  recorded  of  10  tons 
June  delivery  at  1990c,  10  tons  July  at 
19.95c,  10  tons  August  at  20c,  50  tons  May 
at  20.05c,  and  25  tons  May  at  20.10c  Fol- 
lowing this  movement  the  market  further 
hardened  to  2o.i2j£c.  bid,  20.15  asked  for 
spot.  The  light  stocks  in  first  hands  here, 
which  are  estimated  at  815  tons,  naturally 
has  some  restraining  influence  upon  sellers. 
The  heavy  stocks  in  Europe,  about  9,700 
tons  all  told,  together  with  a  total  of  7,770 
tons  afloat,  prompts  caution  in  the  matter  of 
buying.  On  its  face  the  statistical  position 
would  seem  rather  adverse  to  a  strong  mar- 
ket, but  the  heavy  foreign  stocks  seem  to  be 
carefully  handled,  and  that  lends  a  certain 
amount  of  support  to  the  market.  In  this 
connection  the  movement,  as  above  recorded, 
is  quite  significant. 

Copper — Lake  Superior  ingot  was  very 
freely  offered  at  9.50c  Small  sales  were 
said  to  have  been  made  in  a  quiet  way  at 
945c,  and  rumor  had  it  that  a  9.40c  net 
cash  would  probably  have  been  received 
for  a  few  parcels.  To  that  extent  the  mar- 
ket was  softer,  and  general  report  indicated 
a  dull  market  as  well  as  a  soft  one.  The 
cheaper  varieties  are  also  a  little  uneven 
in  price,  with  the  range  of  g}4  to  o^c- 
quoted  for  electrolytic  and  9c.  for  ordinary 
casting  brand.  Owing  to  bank  holiday 
there  was  no  quotations  from  the  London 
market. 

Pig  Lead— Early  in  'the  year  a  few  car- 
loads of  common  Western  were  purchased 


WIRE 


Close  prices  for  import  on  all  kinds  of  fencing 
and  other  wire,  also  on  IRON  and  STEEL 
of  all  grades. 


.  A.  C.  LESLIE  &  CO.,  Montreal  and  Toronto. 


Pure  Southern 


TURPENTINE 


Our  Specialty 


Remember,  we  are  headquarters  for  the   pure  article,  and   intending  purchasers  will  do 

well  to  get  our  price  before  placing  their  orders. 
Every  barrel  of  Turpentine  we   ship  is   accompanied    by  our   printed  guarantee  that  it 

is  ABSOLUTELY  PURE- 

We    Are    Not   Members   of   any  Combine. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W.,  TORONTO 


BEST  ON  THE  MARKET. 

Manufactured  by  Write  for  sample  cards  and  prices. 

The  James  Robertson  Co.  Ltd.,  Toronto 


THE  WHITMAN  &  BARNES  MFG.  CO 

Canadian   Branch:    St.  Catharines,  Ont. 


no.  i 


Nail  Hammer 


J 


It  cannot  be  excelled  in  quality  or  finish  by 
any  Hammer  manufactured. 

Our  "Garden  City"  Nail  Hammer 


GET   OUR    PRICES  and 
TRY    OUR    GOODS 


Is  the  best  and  cheapest 
"Solid  Cast  Steel"  Ham- 
mer on  the  market.  .  .  . 


We  aim  to  keep  in  stock  a  full  line  of  Hammers,  Sledges, 
etc.,  and  will  make  prompt  shipments 
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at  3  55".  On  Tuesday  a  part  of  the  invest- 
ment was  turned  over  at  3-37}4c.,  and  the 
turn  gave  the  market  a  superficially  weak 
appearance.  There  was,  however,  some 
other  evidence  of  rather  soft  undertone, 
but  the  quantity  of  lead  on  sale  at  less  than 
3.40c.  seemed  to  have  been  comparatively 
small.  St.  Louis  wire  to  the  Metal  Ex- 
change quoted  3.20c.  Regular  freight  rate 
to  New  York  is  25c  per  100  lbs. 

Spelter — There  were  no  new  develop- 
ments in  the  market  for  this  metal.  Business 
here  was  slow,  the  demand  was  very  tame 
as  well,  and  advices  from  the  west  indicated 
that  a  quieter  condition  of  affairs  prevails 
there  also.  Spot  prices  for  ordinary  brands 
remain  at  about  3  55  to  3.60c.  St.  Louis 
wire  to  the  Metal  Exchange  quoted  3. 30c. 
there. 

Antimony — Of  ordinary  spot  parcels 
about  the  usual  sales  are  making.  The 
business  in  this  way  serves  to  keep  prices 
quite  steady  at  8^  to  8j£c.  for  Hallett's  and 
10  to  io^c.  for  Cookson's. 

Tin  Plate— Slow  trade  is  generally  re- 
ported. Inquiries  are  very  light  also,  and 
the  general  tone  of  the  market  quite  as  flat 
as  it  has  been  for  some  time  past. 

Iron  and  Steel— In  the  New  York 
market  there  is  no  sign  of  any  visible  change, 
as  far  as  the  general  conditions  are  con- 
cerned. Purchases  of  pig  iron  and  old 
mater. al  are  not  only  commonplace,  but 
rather  light,  the  low  average  of  prices  seem- 
ingly being  no  attractive  inducement  to  con- 
sumers. New  orders  for  finished  iron  and 
steel  are  running  light  at  the  moment.  Aside 
from  negotiation  on  old  orders  involving 
good-sized  lots  and  the  routine  store  busi- 
ness, there  is  little  doing.  Prices  continue 
rather  weak  nearly  all  along  the  line. 


RUSTING  OF   IRON. 

PROFESSOR  V.  B.  LEWIS  of  the 
Royal  Naval  College,  Greenwich,  at  a 
recent  meeting  of  the  Institute  of 
Naval  Architects  in  London,  presented  some 
interesting  remarks  as  to  the  rusting  of  iron, 
which,  he  explained,  is  a  definite  chemical 
action  due  to  the  conjoint  action  of  air, 
moisture,  and  carbon  dioxide  upon  the  metal. 
The  increased  rate  of  action  may  be  due,  he 
saiQ,  either  to  increase  in  chemical  action 
brought  about  by  local  increase  in  tempera- 
ture, or  it  may  be  due  to  galvanic  action  set 
up  between  portions  of  the  same  metal  at 
different  temperatures.  The  fact  that  the 
double  bottom  plates  of  ships  near  the  boiler 
corrode  more  rapidly  than  similar  plates  in 
other  parts  of  a  vessel  is  undoubted, 
and  the  increase  in  temperature  near 
the  boiler  is  the  only  factor.  It  is 
also  noteworthy  that  the  plates  at  the 
bottom  of  the  cellular  spices  which  are  kept 
cool  by  contact  with  the  sea  water  do  not 
corrode;  and  cases  are  not  wanting  in  which 
parts  of  a  plate  which  get   locally  warmer 


than  other  parts — although  the  difference 
can  only  be  a  few  degrees — corrode  much 
more  rapidly  than  the  cooler  portions.  Ex- 
periments show  that  the  rapid  corrosion 
found  in  the  double  botioms  near  the  boilers 
or  other  sources  of  heat  is  due  to  galvanic 
action,  and  not  to  rise  of  temperature  simply 
increasing  chemical  activity;  but  it  must  not 
be  forgotten  that  when  ashes  are  drawn  and 
quenched  with  water — especially  if  sea  water 
be  used — gases  having  a  corrosive  action  on 
metals  are  very  apt  to  be  liberated,  and  pro- 
bably tend  to  increase  the  corrosion  found 
near  the  boilers. 


PERSONAL    MENTION. 

AC.  LESLIE,  of  A.  C.  Leslie  &  Co., 
Montreal,  paid  a  business  visit  to 
•  Toronto  and  Hamilton  this  week. 
Mr.  Dwyer,  representing  the  Union  Met- 
allic Cartridge   Co.,  of    Bridgeport,  Conn., 
was  in  Toronto  this  week. 

T.  J.  Parsons  has  opened  a  business  in 
hardware,  blacksmithing,  etc.,  at  Oak  Lake, 
Man.,  next  to  A.  Cameron  &  Co.'s  store. 

W.  A.  Mitchell, formerly  with  Lewis  Bros  , 
hardware  merchants,  Montreal,  has  pur- 
chased the  hardware  stock  of  E.  W.  Cox, 
Kingston. 

These  were  among  the  country  merchants 
noticed  in  Toronto  during  the  week  :  R. 
Worth,  Bowmanville;  J.  Rusk,  Southampton; 
J.  A.  W.  Allan,  Newmarket;  T.Carey, Good- 
wood. 

J.  W.  Franks,  Woodbndge,  was  in  To- 
ronto this  week  placing  orders.  "Trade," 
he  said,  "  is  good  with  us.  There  are  a  good 
many  houses  and  barns  being  built,  and  we 
have  sold  a  great  many  creamery  cans." 


GRAPHITE  AS  A  LUBRICANT. 

GRAPHITE  as  a  lubricant  has  been 
slowly  coming  to  the  front  for  a  good 
many  years,  says  the  American  Ma- 
chinist. It  appears  to  have  not  only  the 
quality  of  making  surfaces  slip  easily  by  and 
over  one  another,  but  appears  to  fill  up  holes, 
as  it  were,  making  a  rather  solid  surface 
when  no  surface  exists.  When  a  mechanic 
desires  to  judge  of  the  quality  of  a  lubricant 
there  seems  to  be  nothing  so  natural  as  to 
lubricate  the  ball  of  the  thumb  and  the  fore- 
finger and  then  rub  them  together.  This 
may  not  be  scientific,  but  he  gets  very  good 
results  from  his  conclusions,  and -is  never 
likely  to  give  up  the  practice.  One  reason 
for  this  is  probably  in  the  fact  that  a  great 
deal  of  the  unclassified  education  of  a 
mechanic  has  to  do  with  the  thumb  and 
forefinger.  He  tranfers  sizes  and  does  a 
thousand  things  from  their  sense  of  touch. 
Now,  if  you  take  a  pinch  of  graphite  between 
these  members  you  will  very  readily  see  how 
easily  they  slip  over  the  other,  even  under 
considerable  pressure,  and  this  to  the 
mechanic  means  absence  of  friction,  and  this 
has  a  good  deal  to  do  with  the  growing  f  ivor 
with  which  graphite  is  received  as  a  lubri- 
cant. 


KEEPING  AND  SELLING  BICYCLES. 

NOW  that  the  hardware  trade  is  taking 
hold  of  bicycles  in  earnest,  remarks 
Hardware  Reporter,  it  is  not  amiss 
to  point  out  that  a  great  deal  depends  upon 
the  methods  with  which  they  are  handled, 
including  the  means  taken  for  their  preser- 
vation. With  many  dealers,  no  doubt,  the 
wheel  will  be  a  novelty,  not  as  a  vehicle  but 
as  an  article  of  trade.  For  that  reason  he 
must  study  the  best  way  of  disposing  of 
them.  When  the  wheels  were  first  intro- 
duced, this  was  done  by  agents  who 
were  riders  themselves,  or  else  had  a 
rider  in  their  employ,  and  so  were 
enabled  to  give  a  practical  illustration 
of  what  the  new  space  annihilators  could  do. 
As  a  result,  the  wheels  jumped  more  quickly 
into  public  favor  than  they  would  otherwise 
have  done.  It  is  not  perhaps  necessary  in 
all  cases  to  follow  this  example,  now  that 
the  bicycle  has  become  a  trade  staple,  but 
we  know  of  no  better  means  of  calling  atten- 
tion to  the  wheels  than  that  of  showing  one 
of  them  on  the  road  and  so  letting  the  people 
know  what  they  are  and,  indirectly,  where 
they  may  be  purchased.  They  will  not  sell 
themselves  if  all  of  them  are  left  idle  in  the 
store. 

As  regards  the  matter  of  care  or  preset - 
vation.the  first  question  comes  up  when  they 
are  first  received.  Especial  care  should  be 
taken  in  unpacking.  Too  many  v  heels  are 
sent  back  to  the  shipper  as  a  result  of  care- 
lessness in  taking  apart  the  crate.  Then 
comes  the  mounting  of  the  handle  bars,  the 
pedals,  and,  occasionally,  the  saddles.  The 
dealer  may  be  a  first-rate  mechanic  or  may 
have  a  qualified  assistant,  but  there  is  no 
safer  rule  to  follow  than  the  direc- 
tions given  by  the  manufacturers  and 
accompanying  all  shipments.  The  mak- 
ers know  more  about  their  wheels  than 
any  one  else,  more  even  than  the  young 
clerk  who  thinks  he  knows  all  about  it. 
When  a  large  order  is  received,  it  is  better 
to  keep  but  one  wheel  of  each  grade  on  ex- 
hibition, since  they  will  be  less  liable  to 
damage  when  left  in  the  crates.  When  not 
so  crated,  the  metal  parts  should  be  slightly 
oiled,  care  being  taken  to  avoid  greasing  any 
of  the  parts  where  oil  is  not  needed.  These 
are  observations  from  a  practical  bicycle 
dealer  and  are  well  worth  following. 


The  Kingston  Board  of  Trade,  at  its 
session  Tuesday  night,  elected  these  offi- 
cers :  President,  John  Hewton  ;  vice  presi- 
dents, Allan  Chadwick  and  L.  B.  Spencer; 
committee,  James  Minnes,  John  Gaskin, 
George  Richardson,  R.  J.  Carson,  John 
Muckleston,  G.  E.  Hague,  B.  W.  Robert- 
son, G.  Y.  Chown,  John  McKelvey,  and 
James  Redden.  A  railway  committee  was 
named  to  seek  arrangements  of  freight  rates 
by  which  Kingston  merchants  will  be  less 
handicapped  than  now. 
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oth 


Green  Painted    Screen  Cloth. 
Special   Lath   Cloth.      Hardware 
Grade     Cloth        Milk     Strainer 
Cloth.        Sand     Screen     Cloth. 
^ —         Honey    Extractor    Cloth.     Fan- 
ning Mill  and  Threshing  Machine  Cloth,   Etc.,   Etc. 
Write  for  Catalogue  and  Price  r,ist. 

The  B.  Greening  Wire  Co.,  Ltd. 

Hamilton,  Canada. 


ASBESTINE 


For  Walls  and  Ceilings. 


Dries  Perfectly  Hard, 


■  .  WRITE  FOR  SAMPLE  CARD  OF  TINTS  .  . 

TORONTO  LEAD  AND  COLOR  CO.,  Ltd. 

20  PEARL  STREET.  TORONTO. 


SUMMER 


OXFORD 


STOVES 


ECONOMICAL. 


EFFICIENT. 


BEAUTIFUL. 


Oxford  Gas  Ranges 


5  SIZES. 


Bakes,  Boils  and  Roasts  quickly 
and  uniformly. 

Are  Immense  Water  Heaters 

No  Waste.        No  Odor. 


GAS  RANGE. 


Oxford  Oil  Gas  Ranges 


5  SIZES. 


Makes  its  own  Gas  as  it  Burns  it. 

Makes  Gas  from  Ordinary  Coal  Oil. 

Bakes,  Roasts  and  Boils  perfectly.  Cost  of  Fuel   *^c.  per  hour. 

No  Odor.  No  Wick.  olu  GA8  RANQE 

PEOPLE  WILL  ASK  FOR  THEM.  YOU   MUST  HAVE  THEM. 

Send  fop  Price  List  of  our  Latest  Production  THE  OXFORD  GRADUATE  Wood  and  Coal  Cook  Stove. 


THE  GURNEY  FOUNDRY  CO.,  ltd.,  Toronto.    THE  GURNEY-MASSEY  CO.,  ltd.,  Montreal. 
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BARB  WIRE  IN  SMALLER  REELS. 

A  HARD  WARE  house  in  Virginia 
makes  the  following  suggestions  to 
Iron  Age  in  reference  to  barb  wire  : 
"  We  would  suggest  to  manufacturers  of 
barb  wire  that  they  should  not  put  up  the 
wire  in  very  large  reels,  unless  for  those  who 
request  it.  More  than  once  we  have  ordered 
and  specially  requested  it  shipped  in  50  to 
100  pound  reels,  and  have  instead  received 
the  wire  in  about  100  to  140  pound  reels.  It 
is  frequently  the  case  that  a  customer  wants 
anywhere  from  25  pounds  up,  and  even  less. 
Some  of  these  customers  live  15,  20  or  more 
miles  away,  and  it  is  not  convenient  for  us 
to  reel  off  what  they  want,  nor  convenient 
for  them  to  take  so  large  a  reel  and  return 
what  they  do  not  use,  which  we  often  allow 
them  to  do,  It  is  the  same  with  plain  wire, 
but  it  does  not  make  so  much  difference  lor 
obvious  reasons.  At  one  time  we  only  knew 
of  63  pound  coils,  which  was  a  good  idea, 
all  coils  being  of  the  same  weight.  The 
coil  required  no  weighing  when  getting  out 
to  deliver,  and  the  exact  quantity  on  hand 
could  be  easily  found  out  without  weighing." 


TRADEMARKS. 

Trademarks,  remarks  a  contemporary, 
are  understood  to  be  nearly  as  old  as  the  in- 
dustry of  the  human  race.  Ancient  Babylon 
had  property  symbols,  and  the  Chinese  claim 
to  have  had  trademarks  1,000  years  before 
Christ.  Gutenburg,  the  inventor  of  printing, 
had  a  lawsuit  about  a  trademark  and  won  it. 
As  early  as  1300  the  English  parliament 
authorized  trademarks,  and  the  laws  of  the 
United  States  have  also  protected  them. 
Extraordinary  means  have  been  required  at 
all  times  to  guard  against  the  fraudulent  use 
of  marks  of  manufacturers.  If  there  were 
no  means  of  identifying  the  trademark,  the 
best  goods  at  once  lose  their  value.  This 
was  discovered  very  early,  and  it  is  deemed 
probable  that  the  successors  of  Tubal  Cain 
were  the  first  to  use  distinctive  marks  on 
their  manufactures.  This  is  about  as  near 
as  it  is  possible  to  arrive  at  data. 


LAKE  FREIGHT  DEVELOPMENT. 

DURING  the  past  few  years  the  freight 
traffic  on  our  lakes  has  entered  a  new 
development  which  establishes  a  per- 
manently lower  rate  on  ore,  coal  and  other 
heavy  goods,  says  Iron  Age.  It  has  been 
proven  that  the  modern  lake  vessel,  equipped 
with  the  latest  boilers  and  machinery,  is 
capable  of  earning  good  money  on  the  in- 
vestment where  the  older  ships  are  running 
behind.  In  other  words,  the  experience  of 
freight  vessels  on  the  ocean  is  repeating 
itself.and  new  tonnage  will  have  to  be  built, 
not  because  additional  vessels  are  required 
to  do  the  work,  but  because  the  old  ones 
cannot  be  made  to  pay.  This  is  another 
striking  instance  of  the  enormous  destruc- 
tion of  capital  as  the  fruit  of  technical  pro- 
gress. 


GONE  FOREVER. 

HIGH  prices  are  gone  forever,  and  while 
weconfidently  hope  toseebetter  prices 
in  the  near  future,  we  never  expect  to 
see  them  at  old-time  figures,  remarks  New 
York  Hardware.  We  regret  this.  Perhaps 
there  is  no  greater  fallacy  in  business  circles 
than  the  idea  that  low  prices  are  beneficial 
to  business  men  ;  on  the  contrary,  they  are 
ruinous.  They  do  not  benefit  the  manu- 
facturer—that needs  no  proof.  They  do  not 
benefit  the  jobber,  as  he  is  obliged  to  sell 
an  increased  quantity  of  goods,  incurring 
larger  expenses  for  travelmg,store  and  clerical 
force  than  before.  It  does  not  benefit  the  re- 
tai!er,for  the  reason  thatif  he  sells  a  hatchet  at 
65c.  that  cost  him  50c,  he  makes  only  15c; 
whereas,  if  he  sells  a  hatchet  for  a  dollar  that 
costs  him  75c,  he  makes  25c.  The  percent- 
age of  profit  is  about  the  same,  but  the  actual 
profit  is  66%  per  cent,  larger,  or  more. 
More  than  this,  low  prices  mean  a  reduced 
value  for  the  same  amount  of  business  ;  and 
it  takes  the  same  force  of  employees  to 
handle  the  same  volume  of  business.  The 
profit  is  estimated  upon  value,  and  if  a  store 
is  selling?  100,000  worth  of  goods  per  annum, 
and  the  value  of  goods  is  so  reduced  that 
the  same  bulk  of  goods  amounts  to  only 
$75,000  per  annum,  the  same  force  will  be 
required  to  sell  the  goods  and  do  the  work, 
but  it  is  readily  been  the  amount  of  profit 
left  to  pay  the  employees  is  so  much  less. 


A  WORD  ABOUT  DRAWING. 

IF  ironmongers'  assistants  realized  how 
greatly  their  value  to  their  employers 
and  to  themselves  would  be  increased 
by  the  possession  of  some  skill  in  draw- 
ing, remarks  an  English  exchange,  they 
would  devote  to  it  the  comparatively  little 
time  and  attention  which  would  be  needed 
for  a  reasonable  degree  of  proficiency.  The 
venerable  old  joke  that  to  draw  one's  salary 
is  quite  enough  of  an  accomplishment  may 
be  funny,  but  it  isn't  progress,  and  progress 
is  what  we  want.  To  be  able  to  make  an 
intelligible  sketch  for  a  customer,  in  order 
to  reduce  a  verbal  description  to  accurate 
form,  would  go  far  to  ensure  a  satisfactory 
execution  of  an  order  for  some  special 
article.  And  an  assistant  who  could  carry 
to  his  employer  a  sketch  of  some  specialty 
or  some  interesting  detail  in  shop  fittings  or 
window  show  would  be,  or  ought  to  be,  met 
with  a  generous  recognition.  These  are  but 
hints  of  the  many  useful  ends  to  be  gained 
by  a  fair  skill  in  drawing,  and  it  is  not  only 
a  useful,  but  a  delightful  accomplishment. 
It  is  worth  cultivating  on  many  grounds. 


the  daily  paper  an  advertisement  that  this 
firm  would  give  away  500  gas  stoves,'  and 
those  desiring  to  secure  one  should  call  and 
see  a  sample  of  the  stove  and  leave  their 
names  and  the  stoves  would  be  delivered  on 
a  certain  day.  It  was  a  one-burner  stove 
which  usually  retails  for  $1.50  and  was  really 
a  desirable  article.  No  such  generosity  had 
ever  been  heard  of  before  in  a  business 
way  and,  as  may  be  imagined,  the  people 
came  with  a  rush  and  kept  the  clerks  busy 
taking  their  names  till  the  desired  number 
was  reached.  Of  course,  to  give  away  500 
stoves  without  any  benefit  to  the  donor  could 
hardly  be  expected.  The  rubber  tubing  used 
for  connecting  the  stove,  which  was  required 
to  be  purchased  of  the  firm,  partially  paid 
the  investment,  while  the  demand  created 
for  the  ovens,  broilers  and  other  furniture  to 
complete  the  outfit  reduced  the  loss  to  a 
minimum  if  it  did  not  in  the  end  leave  a 
profit  by  creating  a  future  demand. 


CUNNINGLY  DEVISED. 

ONE  of  the  most  unique  and  striking 
advertisements,  remarks  a  con- 
temporary, was  recently  used  by  an 
enterprising  hardware  firm  in  one  of  our 
leading  cities,  as  follows  :  There  appeared  in 


Collingwood  despatch  :  This  has  been  an 
unusually  busy  week  with  all  who  are  en- 
gaged in  our  marine  interests.  A  larger 
number  of  steamers  have  arrived  and  de- 
parted from  this  port  than  ever  before  at  this 
date.  Every  boat  leaving  has  been  loaded 
with  freight  and  filled  with  a  full  comple- 
ment of  passengers. 

During  the  last  decade  the  population  of 
the  United  States  increased  by  less  than  25 
per  cent.;  contracts  for  insurance  (a  fair  in- 
dication of  the  addition  to  the  value  of  pro- 
perty) increased  by  104  per  cent.,  but  the 
mortgage  indebtedness  of  the  people  was  in 
the  same  time  added  to  by  156  percent. 
Evidently  debt  has  been  increasing  much 
more  rapidly  than  either  population  or  the 
wealth  of  the  nation. — Ex. 

Hardware  dealers  have  to  be  unusually 
alert  and  progressive  in  order  to  prosper, 
as  few  lines  of  business  are  so  severe  a  tax 
on  the  commercial  sagacity  of  the  dealer,  re- 
marks American  Artizan.  The  greatest  care 
must  be  exercised  in  the  purchase  of  goods, 
as  there  are  few  trades  where  the  so-called 
staple  goods  are  so  constantly  changing. 
Inventive  genius  makes  a  new  post-hole 
digger,  lawn  mower,  hanger  or  similar  arti- 
cle, and  in  a  few  months  after  its  introduc- 
tion we  find  this  newly  patented  specialty 
the  staple,  while  one  of  these  articles  made 
by  some  other  manufacturer  is  no  longer 
staple,  but  is  relegated  to  the  scrap 
heap.  Not  only  is  there  this  change 
in  the  staples,  but  the  sphere  of  the  hard- 
ware store,  particularly  in  smaller  towns,  is 
constantly  widening.  A  few  years  ago  the 
hardware  man  who  carried  electrical  sup- 
plies was  practically  non-existent;  now 
scores  of  dealers  in  cities  and  villages  of 
from  500  to  3,500  inhabitants  carry  wire,  in- 
sulators, and  other  electrical  appliances. 
Slowly  but  surely  the  bicycle  agent  is  being 
crowded  out  by  the  hardware  merchant. 
Gas  companies  aremore  and  more  generally 
conceding  that  not  they,  but  the  hardware 
merchants,  are  the  legitimate  parties  to  han- 
dle gas  stoves,  and  so  it  goes. 
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CONSIDERATION  OF  CLERKS. 

THERE  are,  of  course,  a  number  of  over- 
bearing, inconsiderate  men  in  business 
whose  employees  lead  a  veritable 
dog's  life  and  leave  as  soon  as  almost  any 
kind  of  an  opportunity  presents  itself,  says 
American  Artizan.  The  employers  who  treat 
their  clerks  with  kindly  consideration,  how- 
ever, greatly  outnumber  these,  be  it  said,  but 
the  business  man  who  treats  himself  with 
careful  consideration  is  a  rara  avis.  We  are 
not  joking;  this  is  sober  truth.  We  know 
hundreds  of  business  men  weary  and  over- 
worked who  never  think  of  taking  a  vaca- 
tion or  of  relaxing  their  personal  attention 
to  their  work.  There  is  Mr.  Blank,  for  ex- 
ample. If  an  employee  of  his  showed  the 
effects  of  unremitting  attention  to  business 
as  he  shows  it,  he  would  order  that  man  to 
take  a  week  or  two  weeks'  vacation  to  recruit 
his  wasted  energies  and  weakened  vitality. 
Now,  why  isn't  he  as  good  to  himself  as  he 
is  to  his  employees.  When  his  bookkeeper, 
who  is  a  natural  born  worker,  shows  that  he 
has  a  bad  headache,  Mr.  Blank  tells  him 
that  he  had  better  drop  work  for  the  rest  of 
of  the  day  and  take  a  rest.  When  Mr.  Blank 
is  half  crazy  with  his  neuralgia  he  sticks 
right  to  his  work,  like  an  apostolic  martyr. 
Men  who  run  themselves  down  like  this  im- 
agine that  they  are  good  business  men,  but 
are  they?  Is  not  the  man  better  ofT  who 
takes  proper  physical  care  of  himself? 


MODERN   PLUMBING. 

TO  the  interested  observer  a  growing 
change  in  plumbing  work  can  be 
seen,  remarks  Metal  Worker.  The 
skilfully  executed  and  beautiful  lead  work 
that  has  been  the  pride  of  the  plumber  since 
the  craft  first  came  into  existence  fails  to 
hold  the  people  loyal  to  it.  As  the  hand- 
some white  porcelain  lavatory  and  the  earth- 
enware water  closets  have  supplanted  the 
appliances  of  a  few  years  back,  so  have  the 
nickel-plated  traps  and  pipes  grown  in  favor. 
The  use  of  wrought  iron  for  both  drainage 
and  service  pipes  has  made  rapid  advance 
recently.  A  plumber  of  the  old  school  who 
has  never  left  the  vanguard  recently  said 
that  in  his  highest  class  work  he  frequently 
used  less  than  100  pounds  of  lead  on  jobs 
where  formerly  tons  would  have  been  used. 
Another  plumber  who  seeks  only  contracts 
where  the  very  best  work  will  be  demanded, 
stated  that  what  he  considered  the  finest 
job  of  plumbing  in  the  United  States  did 
not  have  a  pound  of  lead  used  on  it.  And 
so  the  practice  of  the  trade  is  changing, 
and  the  plumber,  who,  as  his  name  implies, 
was  originally  a  worker  in  lead,  is  becoming 
more  and  more  a  worker  in  iron  and  other 
metals.  Or,  to  speak  more  accurately,  he 
is  not  so  much  a  worker  in  metals  as  a 
worker  in  metallic  goods  ;  a  domestic  en- 
gineer whose  business  it  is  to  lay  out  a  sys- 
tem of  plumbing  and  install  the  apparatus 
with  their  proper  connections. 
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The  Houghton 
Patent  Key 
Lock  Wrench 


Combines  strength,  simplicity  and  durability,  and  is  unequalled  for  ease  and  rapidity  of  adjust- 
ment.    Manufactured  in  all  sizes  by  THE  l'AKIS  TOOL  MFG.  CO.,  LTD.,  I'AKIS,  ONT. 


LIQUID 
GLUE 


S    THE     BEST 


THE  ART  METROPOLE,  Agents. 

131  Yonge  Street,  TORONTO. 

OUR  SALES  OF 

"  Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  others 
Try  it  and  be  convinced 


"BURHAM 


Sole  Consignees  for  Canada, 


IWRAE  &  CO.,  OTTAWA 

Belt  Dressing 

GOODHUE'S  WATERPROOF 
IS  THE   BEST. 

TRY  IT.      5  and  io  lb.  tins.       TRY  IT. 


H.  D.  Simmons  &  Co. 

Western  Representatives, 

85  York  Street,  TORONTO. 

A  full  stock  of  J.  L.  Goodhue  &  Co's  belting, 
etc.,  kept  here  for  ready  delivery  orders. 


TORONTO  PICKET 
WIRE  FENCE  CO. 

221  River  St.,  Toronto 
Picket  and  Woven 


Wife  Fencing™* 
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HUH  ..Nil  ■  Bill 
or  New  List 


This  rack  solves  the  problem.  Just  what  every  hard- 
ware man  requires.  Easily  holds  204  Tools  and  88 
Handles,  or  all  the  Tools  any  dealer  in  Canada  could 
want  to  retail  from.  Write  for  full  descriptive  circular 
and  prices. 


KYLE  &  BARNETT, 

Mitchell,  Ont. 
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BUSINESS  CHANGES. 

DIFFICULTIES.ASSIGNMENTS,  COMPROMISES 

JOHN  P.  McLEOD,  general  dealer, 
Baddeck,  N.S.,  who  made  an  assign- 
ment in  December  last,  has  offered  a 
compromise  of  50  pc  cent.' 

Fred.  McCawley,  general  store,  St.  George, 
N.6.,  has  assigned. 

The  Wightman  Sporting  Goods  Co., 
Montreal,  have  assigned. 

D.  Perkins  &  Co.,  general  store,  Green- 
bank,  has  assigned  to  W.  Ross. 

W.  C.  Mackie,  general  store,  Bearnsville, 
has  assigned  to  C.  B.  Armstrong. 

A  meeting  of  the  creditors  of  J.  N.  La;rd, 
general  store,  Foxboro,  is  called  for  the  8th 
inst. 

J.  P.  McLeod,  general  store,  Baddeck, 
N.S.,  is  offering  to  compromise  at  50c.  on 
the  dollar. 

J.  T.  Quinn,  plumber,  Montreal,  has  as- 
signed, and  Nap.  Matte  has  been  appointed 
provisional  guardian.  The  liabilities  are 
trifling.  J 

Goulet  &  Freres,  merchants,  Levis,  have 
assigned  on  demand  of  N.  T-ircott  &  Co., 
with  $20,318  liabilities.  Mr.  D.  Arcand  was 
appointed  provisional  guardian,  and  a  meet- 
ing of  creditors  will  take  place  on  May  11. 

R.  Beauvais  &  Frere,  of  Liprairie,  have 
assigned,  with  liabilities  to  the  amount  of 
$3,000.  The  principal  creditors  are  J.  H. 
Wilson,  $607  ;  Lamaire  &  Co.,  $300  ;  Thos. 
Wilson  &  Co,  $250;  E.  N.  Heney  &  Co., 
$290. 

A  meeting  of  the  creditors  of  the  estate  of 
John  M.  French  &  Co.,  paint  manufacturers, 
was  held  in  Assignee  Tew's  office,  Toronto, 
and  the  affairs  of  the  firm  were  discussed. 
An  adjournment  was  made  till  Monday, 
when  it  is  expected  the  assignee  will  be  in- 
structed to  wind  up  the  estate. 

PARTNERSHIPS  FORMED  AND  DISSOLVED. 

Berube  &  Frere,  general  storekeepers,  St. 
Fabien,  have  dissolved. 

Ross  &  Smith,  founders,  Beaverton,  have 
dissolved  ;  Alex.  Ross  retires. 

The  Ontario  Engine  &  Machine  Co.,  To- 
ronto, are  applying  for  charter. 

J.  Watterson,  hardware,  Montreal,  has 
admitted  G  Auldjo  as  partner,  style  Watter- 
son &  Auldjo. 

Jas.  Gibeau  and  Ovila  Gibeau,  have  regis- 
tered partners  as  plumbers,  under  the  style 
of  Gibeau  &  Frere. 

N.  Vachon  and  J.  D.  Vachon,  St.  Justine 
de  Newton,  have  registered  partnership  as 
general  storekeepers  under  the  style  of 
Vachon,  Napoleon  &  Co. 

Prime  Howie  &  Co.,  general  store,  St. 
Perpetue,  have  dissolved,  and  will  be  suc- 
ceeded by  Howie  &  Co.,  composed  of  Agnes 
Nedeau,  wife  of  Prime  Howie. 

SALES   MADE  AND   PENDING. 

The  stock  of  Roy  &  Co.,  general  store, 
Kinmount,  is  to  be  sold. 

The  stock  of  I.  C.  St.  Armour,  hardware, 
Montreal,  has  been  sold. 


The  stuck  of  Piche,  Tisdale  &  Co.,  Mont- 
real, wholesale  hardware,  has  been  sold. 

The  business  of  H.  D.  Walker,  stoves  and 
tinware,  Smithville,  is  advertised  for  sale. 

The  effects  of  the  Victoria  Iron  Works 
Co.,  Victoria,  B.  C,  are  advertised  for  sale. 

The  stock  of  T.  J.  Trapp  &  Co.,  hardware, 
New  Westminster,  B.  C,  is  advertised  for 
sale. 

The  stock  of  T.  Martin  &  Co.,  general 
store,  Buckingham,  has  been  sold  out  at  26c. 
on  the  dollar. 

The  stock  of  A.  Peloqum  &  Co.,  general 
store,  Pont  du  Sault,  has  been  sold  at  45c. 
on  the  dollar. 

The  stock  of  R.  J.  Daley,  hardware  and 
house  furnishings,  Toronto,  is  advertised  for 
sale  by  tender. 

The  stock  of  T.  &  J.  N.  Andrews  &  Co., 
general  store,  Thornbury,  is  advertised  for 
sale  by  tender. 

The  stock  of  E.  Hallefreund,  general  store 
and  furniture,  is  advertised  to  be  sold  by 
auction  on  the  9th  prox. 

The  stock  of  Heney  &  Bourke,  hardware, 
Montreal,  is  to  besold  byauctionon  the  10th 
inst.  C.  Desmarteau  has  been  appointed 
curator. 

At  Suckling's  trade  rooms,  Toronto,  the 
grocery  stock  of  Notter  &  Scott,  of  Owen 
Sound,  amounting  to  $3,900,  was  sold  to  W. 
A.  Grier,  of  that  town,  for  66c.  on  the  dollar. 
The  general  stock  of  Thompson  Bros., 
Mount  Forest,  amounting  to  $10,000  was 
withdrawn,  the  highest  bid  being  only  69^. 
on  the  dollar. 

CHANGES. 

Thibault  &  Charest,  plumbers,  Montreal, 
are  starting  business. 

Lewis  J.  Treble,  blacksmith,  Crystal  City, 
has  been  succeeded  by  T.  H.  Argue. 

Albert  J.  Turner,  general  store,  Dor- 
chester, N.  B.,  has  gone  out  of  business. 

FIRES. 
Fire  at  the  lumber  yards  of  the  Ontario 
&  Western  Lumber  Company,  Rat  Portage, 
destroyed  $125,000  worth  of  lumber. 


A  SELF-VENTILATING  DYNAMO. 

ONE  of  the  greatest  difficulties  that 
has  always  confronted  the  electrical 
engineer  has  been  to  construct  the 
armature  of  a  motor  or  dynamo  so  that  it 
will  not  develop  more  than  a  slight  degree 
of  heat  above  the  ordinary  atmospheric  tem- 
perature. Various  schemes  for  cooling  the 
machinery  by  the  external  application  of 
cold  air  blasts,  etc.,  have  been  tried  with 
very  partial  success,  and,  until  recently,  it 
has  been  found  to  be  neither  economical 
from  a  commercial  standpoint  nor  practical 
from  a  mechanical  standpoint  to  try  and 
reduce  the  heating  effect  of  an  armature  be- 
low a  certain  point,  that  point  depending 
upon  the  size  and  dimensions  and  on  the 
work  required  to  be  done.  The  heating  of 
the  armature  has,  therefore,  come  to  be 
looked  upon  as  a  necessary  evil. 

To  obviate  this   defect  Martin  C.  Burt,  of 
Chicago,  has  invented  and  patented,  accord- 


ing to  an  exchange,  a  method  of  forcing  a 
blast  of  cold  air  through  the  armature  coils, 
from  the  interior  outwards,  and  in  this  man- 
ner both  the  core  and  the  coils  are  kept 
constantly  cool,  regardless  of  the  load 
placed  upon  the  machine.  The  manner  in 
which  this  is  accomplished  may  be  briefly 
described  as  follows  :  Upon  the  base  of  the 
dynamo  on  the  pulley  side  is  the  blower, 
belted  directly  to  the  shaft  of  the  dynamo. 
The  outlet  of  the  blower  is  connected  to  the 
commutation  end  of  the  armature  shaft  by 
means  of  a  rubber  pipe  passing  around  the 
lower  portion  of  the  field  coil.  The  armature 
coils  are  wound  in  such  a  manner  as  to  per- 
mit the  air  lo  circulate  freelv  between  them. 
The  iron  coil  is  built  up  of  laminated  sec- 
tions of  soft  sheet  iron,  which  are  so  ar- 
ranged that  an  air  space  is  left  between 
them.  The  shaft  of  the  armature  has  a 
longitudinal  hole  extending  from  the  com- 
mutation end  to  a  point  near  the  opposite 
end  of  the  armature.  Radial  holes  are  bored 
in  the  shaft  and  meet  the  longitudinal  hole 
bored  in  the  centre  of  the  shaft.  These  holes 
are  placed  in  such  a  maner  that  all  parts  of 
the  iron  core  and  armature  coils  are  sub- 
jected to  a  continuous  current  of  cold  air. 

Experiments  with  this  machine  have 
proved  highly  successful,  and  when,  as  is 
often  the  case,  a  static  discharge  takes  place 
between  two  armature  coils  and  is  followed 
by  the  dynamo  current,  the  blast  of  air  will 
throw  out  any  arc  that  may  tend  to  form  be- 
tween the  coils.  Any  foreign  matter,  such 
as  moisture,  dust  or  dirt,  which  may  intrude 
itself  is  also  blown  away  from  the  armature, 
thus  preventing  the  disastrous  burn-outs 
that  so  often  occur  from  these  substances 
coming  in  contact  with  the   armature  coils. 

The  application  of  the  principle  is  not  re- 
stricted to  dynamos  and  stationary  motors, 
but  can  also  be  advantageously  applied  to 
street  car  motors. 

Another  improvement  in  Mr.  Burt's  in- 
vention is  an  arrangement  by  which  the 
dynamo  may  be  utilized  to  run  both  arc  and 
incandescent  lights  at  the  same  time,  or 
either  singly,  as  may  be  required. 

Experts,  who  have  examined  Mr.  Burt's 
self-ventilating  dynamo,  express  warm  ap- 
proval of  its  advantages.  One  of  the  best 
known  Edison  experts  on  the  continent,  for 
instance,  says  this  method  of  introducing 
the  air  into  the  centre  of  the  armature  and 
forcing  it  through  the  wiring  is  certainly 
much  more  efficient  than  any  external  ap- 
plication and  gives  increased  capacity  to 
dynamos  and  motors.  Under  the  severest 
tests,  he  declares  Mr.  Bun's  dynamos  ran 
perfectly  cool,  and  even  under  the  except- 
ional test  of  suddenly  short  circuiting, 
whereby  an  excessive  load  was  created  in 
addition  to  excessive  speed,  no  injury  resul- 
ted, thereby  showing  that  the  cooling  appa- 
ratus is  efficient  and  the  method  of  winding 
a  success.  Mr.  Burt's  patent  will  doubtless 
come  into  extensive  use  and  command  a 
large  share  of  business. 
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Wall  Dusters 

Our  Wall  Duster  is  a  common-sense  article 
which  only  has  to  be  shown  to  be  sold. 
Send  for  Price  List. 

FRANK  HOLT,  si  coibome  street,  Toronto 


Books  for  Retailers 


Published  for  the  good  of  the  trade. 


Ideas  for  Hardware  Merchants 

As  its  name  implies  it  is  full  of  ideas 
for  the  retail  hardware  merchant. 

PRICE,  50  CENTS  (Half  Price). 

Buying-,  Handling-  and  Selling  of  Tea 

Being   the    experience  of    the    most 
prominent  and  successful  merchants. 

PRICE,    35    CENTS. 

Pitfalls  of  the  Dry  Goods  Trade 

This  is  another  batch  of  Prize  Essays 
full  of  valuable  information. 

PRICE,   10  CENTS. 

Sent,  postpaid,  on  receipt  of  price. 


HARDWARE  MERCHANT 

TORONTO. 


uii-P  fo-paV  4h  £rJ,   *" 
U/ifH  A  fiRr*!    anp 

J —  &<rruo&e&&crur. 

DO  YOlf? 

izdvectcsemeei  ir 
•J*  in  the  *&• 
CONTACT- 

Tor^orJ-ro 

u/ill  bring  you, 
fenders/ram  the 
best  contractors. 


I  Sparks!  Hru0nTsvme  %> 

~z                                 Fire  z5 

2                 *        — ========== —  ~~^9 

^^2.  Messrs.  J.  &.  J.  Taylor,  Toronto.               Huntsville,  23rd  April,  1894.  ^ 

4^              Gentlemen — I   have  had  the  misfortune,  on  the  18th  inst.,  to  have  the  — ^F 

^^—  whole  of  the  contents  of  my  store  burnt  in  the  fire  that  destroyed  nearly  the  ~~^& 

^^—  whole  of  the  business  part  of  this  town,  but  I  have  pleasure  in  stating  that  the  ~"^^ 

^►—  safe  I  purchased  from  your  firm  came  out  all  right,  and  the  papers  and  books  ~^^^ 

^►~-  it  contained  were  in  perfect  condition,  although  subjected  to  the  frightful  heat  ~~"^^ 

^ —  of  one  of  the  worst  fires  ever  known.     Yours  truly,  J 

^►-                                                          (Signed)       Wm.  Mayhew.  ^!^S 

^►—  Messrs.  J.  &  J.  Taylor,  Toronto.                  Huntsville,  April  26. h,  1894  ^^J 

2^                 Dear  Sirs — The  No.  10  fireproof  safe  we  purchased  from  you  two  yeirs  __^^ 

2,  ag°  served  our  purpose  well  during  the  recent  fire.     It  fell  through  to  the  base-  _^^ 

^^^  ment,  and  on  top  of  a  lot  of  hubs,  spokes,  rims,  shafts,  etc.,  and  in  the  same  _^^ 

^^^  compartment  of  the  basement  a  lot  of  paints,  oils,  varnishes,  coal  oil  and  -—^p 

^^_  smithing  coal  was  stored.     The   safe  was  heated  to  a  white  heat,  and  the  — <^p 

^^__  intense  heat  continued  for  6  or  7  hours.     On  the  following  day  we   OPENED  —~^0 

~J0  IT  BY  THE  COMBINATION  and  found,  much  to  our  surprise,  that  all  our  W 

4^_  books  and  papers  were  in  a  splendid  state  of  preservation.     Yours  truly,  -~^B 

^^                                                     (Signed)        White  Bros.  -~^B 

^^_  Messrs.  J.  &  J.  Taylor,  Toronto.                     Huntsville,  April  23,  1894.  — ^m 

^►-             Dear  Sirs  —The  fire  that  took  place  in  my  store  on  the  1 8th  inst.  consumed  ^^2 

^►—  the  entire  contents.     My  books,  papers,  etc.,  were  enclosed  in  a  vault  protected  ^^^J 

^^~-  by  a  set  of  your  fire  proof  doors,  which  withstood  the  intense  heat  to  my  entire  2^^» 

^^~~  satisfaction,  everything  coming  out  in  perfect  order;  and  I  have  much  pleasure  __^^ 

^^"  in  giving   your   agent  an   order  for   another  set    lor   my    new   store.       Yours  __^^ 

^^^  respectfully,                                   (Signed)         H.  S.   May.  _^^ 

^►-  Messrs.  J.  &  J.  Taylor,  Toronto.                 Huntsville,  April  24th,  1894  ^^J 

^^2.            Dear  Sirs — The  double  tongue  and  groove  safe  that  I  bought  from  you  -^^p 

j^  last  year  came  through  the  terrible  fire  that  took  place  in  my  hotel  on  1 8 th  -~^0 

^^_  inst.,  to  my  entire  satisfaction.     It  contained  books,  papers,  money  and  two  ~^& 

^^^_  gold  watches,  all  of  which  came  out  in  perfect  order,  without  even  the  smell  of  —^B 

^^_  fire  or  smoke.     Yours  truly,        Geo.  Thompson.  ~~^9 


Messrs.  J.  &  J.  Taylor.  Huntsville,  April  26th,  1894. 

Dear  Sirs — I  had  one  of  your  safes  in  my  store  at  the  time  of  the.  destruct- 
ive fire  we  had  on  the  18th  inst.,  and  am  happy  to  say  my  books  and  papers, 
also  money,  were  all  intact  upon  opening  it,  thus  saving  me  from  a  great  loss, 
and  I  cannot  speak  too  highly  of  your  safes.      Yours  truly, 

C.  A.  Wattson. 


7k 


These  safes  were  all 
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Portland  Cements  Calcined  Plaster 

Sewer  Pipes  Fire  Bricks  and  Clay 

Chimney  Linings  and  Tops       Enameled  Porcelain  Sinks 

Mortar  Stains,  and  General  Builders'  and  Contractors'  Supplies 

W.  McNALLY  &  GO. 

MONTREAL 


Carry  the  Largest  Stocks  and 
Quote  Lowest  Prices.   .   .   . 
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Clothes  Wringers 

"Leader"  Barrel  Churns 
"Dowswell"  Washers 

"Queen  and  Domestic"  Mangles 

DOWSWELL   BROS. 

SUCCESSORS  TO 

Peerless  Manufacturing:  Co. 
HAMILTON,    -    CANADA 


Write  for  Prices  and  Discounts. 


'@^^S@^^ac^^^v@ft@?@ffl^?^i 


RAMSAY'S 

PURE 
WHITE  LEAD 


PEARL    STEEL-WARE 

Best  enamelled  goods  in  the 
market.    Just  arrived. 

RICE  LEWIS  &  SON,  Limited, 

TORONTO 


ADAM   HOPE 
&  CO., 

Offer  for  Sale  HAMILTON 

"Pioneer"  and  "Sloss" 

PIG   IRON 

These  are  fine  foundry  irons,  being  strong 

and  large  scrap  carriers. 
Also  all  the  well-known 

Scotch  Brands, 

Broken  Car  Wheels, 
and  Railway  Cast  Scrap. 


WINDOW  DISPLAY. 

THE  following  regarding  show  windows 
recently  appeared  in  a  trade  circular  : 
I  should  see  that  everything  that 
went  into  it  drew  attention  to  me  and  my 
goods.  There  should  be  nothing  in  it  that 
does  not  belong  to  my  business — no  whirli- 
gigs, or  hewgags  or  lay  figures  that  might 
with  as  much  propriety  (or  lack  of  it)  go  into 
a  clothing  house  or  cigar  shop  window.  The 
passerby  should  not  be  able  to  disassociate 
his  remembrance  of  the  display  from  my 
store. 

I  should  change  the  goods  once  a  week. 
People  like  to  see  something  new.  They 
should  learn  to  look  into  my  window  every 
time  they  pass,  and  would  find  every  seven 
days  a  new  list  of  articles  for  their  inspec- 
tion. 

I  should  show  but  one  line  at  a  time.  A 
trap  set  to  catch  all  kinds  of  game  catches 
nothing.  One  week  the  carpenter  should 
find  as  complete  a  line  of  his  tools  as  I  could 
show,  with  the  smaller  articles  arranged  in 
geometrical  designs  and  the  best  goods  and 
novelties  well  to  the  fore.  The  next  week 
perhaps  pocket  cutlery,  razors  and  revolvers 
would  be  tastily  arranged  (a  piece  of  cheese 
cloth  loosely  spread  over  a  fluffy  bed  of  cot- 
ton makes  a  fine  surface  to  spread  such 
goods);  then  farming  tools,  or  something 
else — and  all  in  season.  The  carpenter 
might  not  be  interested  in  hoes  and  rakes  ; 
the  boys  might  not  care  a  rap  for  the  show 
of  cooking  utensils  or  lamp  stoves,  nor  the 
matron  give  a  second  glance  at  the  revolvers, 
but  they  would  all  remember  for  some  time 
to  come  the  goods  that  did  interest  them 
and  where  they  were  shown,  and  would 
think  of  my  store  when  they  wanted  to  buy. 
At  intervals  I  should  pile  the  window  full 
with  just  one  article. 


BRITISH  TIN  PLATE  EXPORT. 

The  American  Consul  at  Cardiff  reports  a 
great  reduction  in  the  British  export  of  tin 
plates  for  the  first  quarter  of  the  year, 
amounting  to  22,500  tons,  as  compared  with 
the  corresponding  period  of  1893.  During 
March  this  year  the  United  States  took  only 
16,907  tons  of  tin  plates  and  sheets,  while 
last  year  the  amount  for  March  was  31,334 
tons.  The  exports  were  diminished  to  the 
Argentine  Republic,  Brazil,  France,  Italy, 
Russia,  Germany,  and  Portugal,  and  in- 
creased to  British  North  America,  Australia 
and  several  other  countries. 


J.  L.  Wells,  the  well-known  plumber  and 
the  president  of  the  American  Plumbing 
Company,  has  decided  to  remove  to  Brandon, 
and  is  closing  up  his  Winnipeg  business. 


ONTARIO 

NUT  WORKS" 

PARIS 

ONT. 


Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of  Hot    Pressed 
Nuts,  Square  and  Hexagon 


BERGER  BROS. 


Tinners'  Hardware 
and  Roofers'  Supplies. 


The  best  Eave  Trough  Hangers  and  Pipe  Fasteners 
on  earth.  Berger's  Long  Eave  Gutter,  Pipe  Hooks  and 
Fasteners  of  every  description.  Also  Ridging,  Crest- 
ings,  Finals,  Registers  and  Ventilators.  Don't  buy  un- 
til you  have  our  price.    Samples  and  catalogue  free. 

237  ARCH  ST.,   PHILADELPHIA,    PA. 


Canada  Iron  Furnace  Co,,  Ltd. 

Manufacturers  of 

CHARCOAL  PIG   IRON 

MONTREAL. 

brand  "  C.  I.  F."THBE£  RIVERS 

PLANTS  AT 

Radnor  Forges,  Que.      Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO.  E.  DRUMMOND, 

Managing  Director  and  Treasurer 


NONE  GENUINE 
WITHOUT  THIS  BRAND 


STAMPED  IN  HEAD  OF 
EVERY  PACKAGE 


"Asbestos    Stove    Pipe    Thimble."     Light 

strong,  will  not  crack  with  heat,  easily  placed,  fire  proof, 
universally  used  where  known.  Manufactured  by  THE 
COLLINS  MFG.  CO.,  84  Adelaide  East. 
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You  Lose  More  Than  We  Do 


If  you  do  not  buy  a  copy 
of  "  Ideas  for  Hard- 
ware Merchants '  at  50 
cents 


JUST  HALF  PRICE 


•  •     •  • 


CONTENTS: 

Starting  a  Hardware  Store. 

Behind  the  Desk. 

Hints  about  Inventing. 

What  Hardware  Dealers  May  Sell. 

Ratio  of  Stock  Expenses  to  Sales. 

Retail  Advertising. 

System  in  the  Store. 

The  Use  of  a  Store  Window. 

John  Jones,  Jr. 

The  Holiday  Trade  in  Hardware. 

The  Successful  Merchant. 

Business  Education. 

The  Parable  of  a  Foolish  Trader. 

Cordiality  Between  Competitors. 

The  Other  Half. 

More  About  Advertising. 

The  Commercial  Value  of  a  Smile. 

Cash  or  Credit  ? 

The  Value  of  Price  Lists. 

Books  for  Hardware  Men. 

Etc.,  Etc.,  Etc. 

On  receipt  of  F 

ifty 

Cents  this  valuable  work  will 

be 

forwarded  you, 

postage  prepaid.     Edition  limited. 

The  J.  B.  McLean  Publishing  Co. 

1 0  Front  Street  East 

Toronto- 
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TELEPHONE    1780. 


J.  H.  FARR  &  CO.  tasa*  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,   Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 

8  to   16    MORSE    STREET,        -         -        TORONTO,     ONT. 


For  Iron  Fencing, 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


W.  &  S.  BUTCHER,  Sheffield,  England,  Makers  for  over  ONE  HUNDRED  YEARS 

of  the    celebrated    "WADE    &    BUTCHER"     Razors,    and    the    Original   Manufacturers 
of  Hollow  Ground  Razors,  can  with  confidence  highly        y^         •^i<r^\rra/7CiP3  r\  n  w 

recommend  their  goods  and  particularly  their  \}~J  w~  t^JTsrT^^yO^OW^>  ^£JI 
Brand  as  being  the  most  perfect  Extra  Hollow  Ground  Razors  ever 
manufactured  and  especially  suited  for  the  use  of  Barbers  and  for  priv- 
ate use.  Genuine  Razors  are  marked  with  one  of  the  following  Corpor- 
ate Trade  marks  : 


WADE  &  BUTCHER, 
SHEFFIELD,  ENGLAND. 


OR 


® 


■* 


OR 


FOR  SALE  BY  ALL  DEALERS  IN  HARD  WAKE,  CUTLERY  and  FANCY  GOODS 


JAMES  HUTTON  &  CO.,  Agents, 


Montreal 


CURRENT    MARKET    QUOTATIONS. 


METALS. 


Tin. 

Lamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  20,   21 
Straits "     .•••  20.    21 

Tin  Plates—  Charcoal  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes $5  50  $5  75 

IX              "           6  75    7  00 

LX.X.,       "           8  00    8  25 

Raven  &  P.D.  Grades— 

I.O.,  usual  sizes 3  75    4  00 

IX              "             4  75     500 

t'xx           "             5  75    6  00 

I.XXX.,     "             6  75    7  00 

D.C.,  12}xl7         3  50    3  7o 

rjx              4  50    4  75 

DXX.'"   "            *  75    5  CO 

Note. -Other  brands  might  be  shaded 

by  25c.  per  box. 

Coke  Plates— Bright 

Bessemer  Steel- 

I.C.,  usual  sizes   3  35    A  50 

I.C.,  special  sizes 3  60    3  75 

Charcoal  Plates— Terne. 

Dean  or  J.G.  Grade— 

I  C  20  X  28,  112  sheets   . .     6  75    7  00 

IX.  Terne  Tin 8  75    9  00 

Old  process  I.C. 13  00 

•»  l*       I.X 16  IK- 

Charcoal  Tin  Boiler  Plates. 

Cooklev  Grade—  Per  lb. 

X  X."  14x56,  50  sheet  bxs  ) 

14x60,  "  >  6}c,    7c 

14x65,  ) 

Tinned  Plates 

72x30  up  to  24  gauge 6}    <>! 

26        "     6}    7 

28        "     71     7J 

Iron  and  Steel. 

li ftso  Pricft 
Common  Bar,  per  100  lb  ..  $1  85  1  90 
Kenned      "  "  ••    2  35    2  65 

aeShoe-    ::     '■'■*%  \£ 

Sish         "      ,    »            .'.'    4  66    4  | 
leigh  Shoe  Steel 2  50 


Tire  Steel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb   0  10    0  14 

Russian  Sheet        "       0  10}  0  11 

Tank  Platesl-5  and  thicker  2  00    2  25 

Boiler  Rivets 4  50    5  00 

Boiler  Tubes. 

8-inoh    10}c 

-inch 131 

Steel  Boiler  Plate. 

1  inch  $2  45 

16    "      2  35 

4£      "     nd  thicker  2  25 

Sheet  Iron, 

1  to  20  gauge  2},  3 

22  to  24      "      2|,  21 

26  "      21,2} 

28  "      2i,3 

Canada  Plates. 

Alldull 2  50    2  55 

1  polished 2  55    2  60 

All  Blight  2  75 

Iron  Pipe. 

Wrought  65  to  70  p.c. 

Galvanized,  45  to  45  and  5  per  cent. 

Cast,  soil,  2,  3,  4  and  5  in.,  571  P-C 

Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb ' 41,  4} 

26gauge,  "       4},  5 

28     "  "       5,    51 

Gordon  Crown— 
16  to  24  gauge,  per  lb  41,4} 


26  gauge, 
28      " 

Note — Cheaper  grades  about 
per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 6 

1 
"  5-16 

X 
7-16 

% 
"        X 

Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    165 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

<Joz  yards 0  20 


4},  5 
5,  51 
1  cen 


6  3-5 


::  il 

..  31 
.  S| 
..  2J 
2  4-5 


u 

4 

3 

23 
5  90 
2  70 


0  50 


1  10 


Copper — Ingot. 

English  B.  S  ton  lots  0  11}  0  12 

Lake  Superior  0  12}  0  13 

Bolt  or  Bar. 

Cut  lengths,  round,  1  to  Jin.  $0  22  $0  25 
"  round  &  square 

1  to  2  in 0  20    0  23 

Vote— Complete,  lengths  abou    fifteen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

Untinned,  14  oz,  and  light, 
16  oz,  14x48  and  14x60 $0  15    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  16    0  17 

Note — Extra  for  tinning,   2  cents  per 

pound,  and  tinning  and  half  planishing 

3  cents  per  pound. 

Planished  and  tinned,   14s 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 

4x6  ft,  25to301bea,  perlb..  0  18    0  19 
"        35  to  45      "  "       ..  0  16    0  17 

"       50  lb  and  above  per  lb  0  15    0  151 
Boiler  d>  T.  K.  Pitts. 

Plain  Tinned   perlb 0  21 

Spun  "         0  25 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  20  0  21 

"  "        27  to  30      "      ..  0  23  0  25 

"  "        30  and  up 0  26  0  28 

Sheets,  hard-rolled  2x4  ft...  0  21  0  23 

Zinc  Spelter. 

Foreign,  perlb 0  04}  0  04} 

Domestic    "     0  04$  0  041 

Zinc  Sheet. 

5  cwt  casks 0  05    0  051 

Part  casks 0  051  0  05} 

Lead. 

Imported  Pig,  per  lb 0  2g    0  03 

Domestic  "      0  02} 

Bar,  1  pound 0  04} 

Sheets,  2}  lbs,  sq.  ft,  by  roll  0  04}  0  01} 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  041  0  04} 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  par  lb  and  25  p.c. 
discount. 


Note— Cut  lengths,  net  price  ton  lots 
25  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  7}c. 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  14    C  15 

Standard  0  13    0  14 

Wire 0  17    0  19 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's.perlb  $0  10}  0  11 

Otherraakes"    0    9}  0  10 

White  Lead. 

Pure,  Assoc,  guarantee,   ground 
in  oil,  25  lb.  irons,  per  cwt     4}    4  75 

No.  1  Do "  4  50 

No.2  Do "  4  25 

No.3  Do "  4  CO 

Prepared  Paints. 

(In  1,  }  and  1  gallon  tins.) 

Pure,    pergallon $105 

2nd  qualities    "      0  90 

Barn  (in  bbls)  0  80      0  90 

Colors  in  Oil. 

(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     '. ..0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black   0  09 

"         Green    0  09 

Chrome    "         0  08 

French  Imperial  Green 0  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwtl  35  1  40 
"      (J.F.L.S.)"        "  2  75 

"  Roval  "  "  1  10  1  15 
Venetian  Red,  (best)  "  "  1  80  1  90 
English  Oxides  per  cwt  3  00  3  25 
American  "  )  ,.  ,,  ,  „-  ,  qn 
Canadian    "     f  1  25  1  90 

Paris  Green,  perlb 0  13}    0  15 

Burnt  Sienna,  pure,  per  lb  0  08} 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  ttlack  "      0  09 

Chrome  Yellows"      0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

ChromeGreons  "      0  12 

Golden  Ochre  0  03} 


HARDWARE 
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Varnished  (in  bbls). 

No.  1  Furniture,     per  gal 0  69 

Extra        '  "        0  90 

Brown  Japan  "        0  65 

Brown  Japan,  Turpentine  p.  gal.  0  85 
No.  1  Carnage  "       1  30 

Gold  Size  Japan      per  gal.  1  00    1  20 
Pure  Orange  Shellac       "       1  *J5    2  05 

Hard  Oil  Finish       130 

Oil  Shellac 1  40 

White  Shellac 2  25 

Unseed  Oil  (in  bbls) 

Raw,    per  gal 0  534 

Boiled        "       0  56J 

Turpentine  (in  bbls) 
Selected  Packages,  per  gal    0  41    0  42 

Castor  Oil. 

Best,  perlb 0  06g  0  07 

Cod  Oil. 

Cod  Oil,  per  gal 0  50  0  51 

Gtue  (in  bbls) 

Common,  broken 0  10  0  11 

Frenchmedal 0  11  0  13 

Cabinet 0  13  0  15 

White.extra 0  16  0  18 

Gelatine  0  20  0  30 

Strip   0  16  0  17 

Coopers    0  17  0  19 

Al  clear 0  09 

Liquid  Glue— F.LePage's,  dis.  20  to 
25  per  ct.  off  list;  Munn's,  dis.  25  to  30 
per  cent,  off  list. 

HARDWARE. 

Ammunition —  Cartridges . 


Bath  Tubs. 

Zinc  discount  25  to  25  and  10  p.  o. 
Copper,  discount,   40  to  40  and  10  pc. 

off  Revised  list. 
Steel  Clad  20  p.o.  dis. 

Bells—  Bani. 
Brass,  60   to  66§. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs, Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Form. 

American,  eacn 2  00    5  00 

House, 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz  3  35    4  75 

Moulders'    "      7  50  10  00 

Blacksmiths'   discount   35,40  percent 

Belting. 

Agricultural,  50  per  cent. 

No.  1,  leather,  dis.  40  &  5  per  cent. 

Best,  ditto,  30  to  33J  percent. 

Bench  Stops. 

Per  doz 5  00    6  00 

Bits— A  tiger. 
Gilrnour's  dis  60  per  cent. 
Excelsior,  discount  60  per  col..,. 
Rockf  ord  Common,  65  to  65  and  5  p.c. 

"        Perfection,  50  and  10  per  c. 
Jenning'sGen.netlistto  5  p.  cent  dis 
Car. 


Carpet  Sweepers. 

Bissell,  per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "       30  00    33  00 


Glass.— Window. 
Box  Price. 


Cartridges — See  Ammunition  . 
Castors. 

Bed, new   list,  dis.  50pc.  )  to  50  and  5 

Plane  dis.50pc.  J     percent. 

Cattle  Leaders. 

No  31  and  32,  per  gross 8  50  1125 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  1,  10 

Queenston      "  1  10 

Napanee         "  i  10 

Chalk. 
Carpenters'  Colored,  per 

gross  0  45    0  75 

White,  lump,  per  owt  ....     0  60    0  65 

Red 0  05    0  06 

Crayon,  pBr  gross   0  14     0  18 

Chisels — Socket,  Framing  and  Firmer 
American, dis  70  per  cent. 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85     4  00 

Churns 
Daisy  or  Leader,    dis.    from   factory 


Size 
United 
i  nches 
16  to  25 
26  to  40 
41  to  50 
57  to  60 
61  to  70 
71  to  80 
81  to  85 
86  to  90 
91  to  95 
96  to  100 


Star. 


Per 

50  ft 


1  20-25 
1  40 


Per 

100  ft. 

2  40 

2  70 

3  10 
3  40 

3  70 

4  10 
4  50 


Double 
Diamond 
Per      Per 
50  ft.  100  ft. 


1  75 

2  00 


4  50 

5  00 

5  50 

6  25 

7  00 

8  00 

9  CO 
10  00 


Pilkington. 
[Discount  10  p.c.  off  for  box  lots,  and 
10  and  5  for  10-box  lots.] 
Ordinary.  * 

st  break $3  65 


2nd 
3rd 
4  th 
5th 
6th 
7th 


3  90 

4  60 

4  95 

5  40 
5  90 
0  50 


3rd 
4th 
5th 
6th 
7  th 


Rim  Fire  ristol,  dis.40to  45  p.c.  Amer. 

Rim  Fire  Cartridges,  Dom.  50&5&5.    Gilmcur's,  471  to  50percb*it 


Expansive 

Clark's.  15  per  cent. 
Excelsior,  10  percent. 

Gimlet 

Clark's,  per  doz 0  65 

Diamond,  Shell  "       100 

Nail  and  Spike,  per  gross  2  25 

Blacking,  (Catchpole's). 


Rim  Fire,  Military,  net  list,  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  5. 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.     B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded   Shot   Shells,     "Trap"  and 

"  Dominion  ' '  grade, 25  p.c 
Shot. 
Canadian,  common,  15  per  cent. 

Wads. — Baldwin's. 

per  lb 
Best  thick  white  felt  wadding, 

in  Jib.  bags 100   Annex    per  doz.    125 

Best  thick  brown  or  grey  felt  Mascot  ...        "  1  35 

wads,  in  Jib.  bags 0  70    Erminie  ..........  "  112 

Best  thick  white  card  wads,  in 

boxes   of   500    each,    12   and  Blind  and  Bed  Staples 

smaller    gauges .....    0  99   An  8izes,  per  lb 0  11 

Best  thick  white  card  wads,  in 

boxes  of  500  each,  10  gauge 0  35 

Best  thick  white  card  wads,  in 

boxes  of  500  boxes,  8  gauge 0  55 

Thin  card  wads  in  boxes  of  1000 

each,  12  and  smaller  gauges...    0  20 
Thin  card  wads  in  boxes  of  1000 

each,  10  gauge 0  25 

Thin  card  wads  in  boxes  of  1000 

each,  8  gauge 0  45 

Chemically  prepared  black  edge 

grey  cloth  wads,  in   boxes  of  p.  M 

250  each 


0  90 

1  50 
5  20 


60  and  2V4  per  cent.  From  stock  60   2nd 
per  cent. 

Clamps. 
Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.O   135 

"  No.  2 2  70 

Compasses,  Dividers,  etc. 
American, dis., 60  to  62  and  J  p.c. 

Cradles,  Grain. 
Canadian,  discount  25  to  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list* 
dis.  40  per  cent. 


Picture  Glass 
Pilkington's  ordinary. 
1st  break    4    0 

4  70 

5  40 

5  90 

6  50 

6  9C 

7  70 
Gas  Fittings  and  Staple  Brackets. 
Jas.  Barwell,  Toronto— Dis.  20  to  25  p. 

c,  free  of  du*y.     Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each    0  30    ...... 

Enamelled"      0  55    ...... 

Grindstone  Fixtures. 

P.  S.  &  W.,  per  doz 3  88    4  25 

Hammers — iVat7. 
Maydole's   net  list  to  5  per  cent.  dis. 
Can.  discount  25  to  27J  p.c 
Tack. 


No.  1,  Egyptian  Blacking 9  00    Hart  Mfg.  Co.,  (bolt  dies)  (Amer.  list)    Magnetic,  per  doz        no    150 


Blind  Rollers. 


Bolts. 


4  50 


1  76 
1  85 
1  20 


0  15 


Carriage,  dis,  70. 

Tire,  dis   60  to  60  and  10  per  cent 

Stove,  dis.,b0  p.c. 

Elevator,  dis.,  35  to  40  p.  c. 

Machine,  dis.,  70  to  70  and  10  per  cent 

Boring  Machines. 

Complete,  with  Augers,  ea.    5  00    7  5C 
Braces. 

Barber's    6  00    7  75 

11  and  smaller  gauge  0  65   Barber's  Ratchet 10  00  1100 

9andl0gauge 0  75    Farmers' 2  00    2  75 

7and8gauge 0  90    Millar's  Falls  15  50  29  00 

5  and  6  gauge 1  10 


Superior  chemically  prepared 
pink  edge,  best  white  cloth 
wads,  inboxes  of  250  each — 

11  and  smaller  gauge 1  15 

9  and  10  gauges 1  40 

7and8gauges 1  65 

5  and  6  gauges 3  90 


Anvils 

Perlb 

0  10    0  12) 

Anvil  and  Vice  combined 

....     4  50 

Augers. 

Gilrnour's,  discount  50  per 

cent. 

Hollow  Steam's  per  doz.. 

13  00  20  00 

5  50    6  50 

Post  Hole.Vaughan's,  each 

1  35    1  60 

Excelsior,  Jennings',  discount  50  per 

cent. 

Awls. 

Sewing           per  gross 

C  65    1  59 

Pegging, 

0  65    1  25 

Brad, 

0  85    1  60 

"  handled          " 

3  60    7  3C 

Saddlers'              "        

0  45    1  60 

Awl  Hafts. 

Patent  Peg,  per  gross I  -  ,,    „  nn 

"    Sewing,  "  ..../'  ib    8  °" 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 
Per  box   6  00  12  00 

Axle  Grease. 

Per  gross  6  50  14  00 


Brackets— Shelf. 

Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n   0  85    3  20 

Broilers. 
Light,  dis.  65  to  671  per  cent. 
Reversible,  dis.,  65  to  671  per  cent. 
Vegetable,  per  doz,,  dis.  37 J  per  cent 

Henis,  No.  8        "      6  00 

"     No.  9         "      1  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz    500    4    23 

Butts — Brass. 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis  65  And  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  65  &  10  to  70  pc. 
Loose  Pins,  "    65  &  10  to  70  p.c. 
Berlin  Bronzed,  dis.  70.  70  and  5   per 

cent. 
Gen  Bronzed, perpair  —    0  40    0  65 

Can  Openers. 

Acme,  per  gross  9  00    10  00 

Sardin    Scissors,  per  doz.  3  75     4  50 
Card. 

Horse,  per  doz 0  60    100 

Carpet  Stretchers. 

American,  per  doz 100    150 

Bullards  "      6  50    .... 


dis.  26  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz 0  88    160 

English,     " 2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  per  doz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  371  to  40  per  cent. 
Standard,  dis.  47J  to  50  p.  c. 

Elbows — Stove  Pipe 
$1.00  to  $1.65  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30    0  6i 

Wine,  per  doz   130    2  25 

Star,         "  2  80    3  90 

FennsCorkstops,  No  Xp.doz 1  70 

Petroleum,  per  doz 4  50    6  50 

Files  and  Rasps. 
Kearney  &  Foote'3  discount  Am.  List 

57J  to  60  per  cent. 
Black  Diamond,  50  &  5  per  cent.  dis. 

to  50  and  71  Amer.  List. 
Nicholson's  dis. ,  Amer.  list,  50, 50  and  5 

per  cent. 
Toronto  File  Co..  50  aDd  10  to  60  p.c, 

Amer.  list 
Jowitt's,  dis.  Can.  list,  25pc.  to  27)  p.c. 
Globe  File  Co.'s  disc.  60  per  cent. 


Canadian, 


Sledge 

perlb 0  121  0  13 

Ball  Pean. 
English  and  Can.,  per  lb  .    0  25 

Handles. 

Axe        per  doz 00 

Store  door    "     i  oo 

Chest,  per  doz  pairs  0  40 

Chisel. 

Firmer       per  gross 3  00 

Socket  Firmer   "        3  25 

Socket  Framing  per  gross    3  75 

Fork. 
C.  &  B., discount  35  per  cent,  to  40  p.c 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.o 

Saw. 

American,  per  doz  1  00 

Plane. 

American,  per  gross 3  15 

Hammer  and  Hatchet. 

American,  per  doz  0  50 

Cross  Cut  Saw. 
Canadian  per  pair 


0  30 

3  50 

1  80 

2  50 

4  50 

8  00 

5  00 


1  25 
3  76 


0  18 


0  8C 
0  25 


Hangers. 

Door 4  and  5 inch,  perpair    0  40    0  80 
Lanes,  45  to  47J4  pc.  dis 
Hatchets. 
Can.,  dis  40  to  421  p  c. 
Hinges. 
Blind,  Parker's, dis.  60  to 60  and  10  p.c 
"       hepard's  Noiseless,  dis.  60  p.c 
'    Buffalo,  dis  60  to  70  p.c. 
r 
.  04j 

*    SOrbTolVink,penrdsebtinge.7.    0  00    0  04 

12  up  "        0  CO    0  03 

Per  doz.  sets 
Screw,  Eureka '  13    1  80 


Horse    Rasps,  Kearney  &  Foote's  dis    T  iBht  T  anfl  £""" '£  "%,T '/»  '"  P 
Am  list,  50  p.c.  to  50  and  10  p.c.  ^J  v v    ner  lb       P'  M  35  P(? 

Horse  Rasps,  dis.  45  p.c.  Amer.Hellers    ^w^rfnfe  ^d' V^,>_03  3"5    ° 


40  p.c. 
Horse  Rasps,  Toronto  FileCo.,  50  and 
10  p.c,  Amer.  list. 

Fluting  Machines. 

Each 0  60    2  00 

Forks. 
Hay, Manure,  etc, dis. 40  to  45  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  571 to  60  per  cent. 
Shepard's     Lightning,  dis.   50 
and  10  p.c. 

Fruit  Presses. 

Henis',  per  doz  4  00 

Enterprise,  discount  10  p.c. 
Shepard's  Queen  City,  dis.  15  p.c: 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges— Marking,  Mortise,  etc. 

Stanley's,  dis. 50,  55  p.  c. 

Wire  Gauges 

Winn's  Nos.  26  to33,  each    165    2  40 


Gate, Clark's 150    2  20 

"      Shepard's,  dis  50  to  60  p.c 

Per  doz.  pairs 

Spring     150    3  50 

"    Shepard's  Samson  175    190 
Hoes. 

to  50  Garden,  Mor  ar,  etc. , discount  40  to 
45   per  cent. 
Planter  doz 4  00    5  Oi. 


Hooks — Cast  Iron 

BirdCage,    perdoz 0  50  1  ic 

Clothes  Line,     "        0  27  0  63 

Harness,             "       0  72  0  88 

Hat  and  Coat,  per  gross      1  00  3  00 

Chandelier   perdoz 0  50  1  00 

Wrought  Iron. 

Wrought  Hooks  and  Staples,  Car. 

dis,  40  and  5  to  40 and  10  per  cent. 
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Wrought  Hooks  and  Staples,   Amer 
dis.  75  and  10  to  80  per  cent. 
Wirt. 
Hat  and  Coat.dis.  55  to  60  p.c 

Belt.perl.OOO 0  60    2  70 

Screw,  bright,  Eng.,  dis.  50  to  55  per 
cent. 

Horse  Nails 
Canadian, dis.    65  to  70 

Horse  Shoes, 
FOB.  Toronto  &  Hamilton  ....  $3  80 
Snow,        "  e  "  •   ..3  90 

F.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  .Picks. 

Star.perdoz 3  00   3  25 

Kettles. 
Brass  spun,  7J  per  cent.  dis.  off  new 

list. 
Copper.  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 
American,  60  and  5  to  60  and  10  p.c 

Keys 
Liock,  Can, dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.  P.,   85  to  3  00 

per  doz. 
Bronze,  Berlin,  per  doz  ..    2  75    3  25 
Bronze  Gem,        "        ....    6  00    9  00 
Sava  "         ..••    8  75  10  00 

Shutter    porcelain,  F    & 

L    screw,  per  gross $130    4  00 

Knives. 
Clauss,  bread,  cake  and  paring  knives 
$7.20  per  doz.  nett. 

Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  1  87    3  85 

King,  wood,  "  2  75    2  90 

"       glass  '  4  00    4  50 

All  glass,  '  1  20    1  30 

Lines. 

Pish,   per  gross  105    2  50 

Chalk,         "  1  90    7  40 

Locks — Door. 

Canadian, dis.  per  cent 50 

Russell  &Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,  40  to  42)  p.c. 

Padlock. 
English  and  Am.  per  doz       50    6  00 
Scandinavian,  "  1  00    2  40 

Eagle,  dis.  percent, 15  to  17$  per  cent 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory     "  1  25    3  75 

Lignum  Vitse,  "  3  85    5  00 

Caulking.each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis.  174  to  20 
per  cent.  dis. 

Home,  each 

Mincing  Knives. 

American,  per  doz    42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  to  70.10  per  cent 

Nails. 
Cut  Nails(Iron) 

1.  Either    Canada     or     American 

Pattern. 

Basis— 50  to  60  dy 190 

40dy 1  95 

30  dy 2  00 

20, 16&12dy 2  05 

lOdy 2  10 

8&9dy ...     2  15 

6&7  dy 2  30 

2.  American  Pattern  Only 

from  4  to  5  dy 2  40 

3dy.(lath) 2  90 

3.  Canada  Pattern  Only 

irom4to5dy 2  40 

3  dy.  (lath) 2  80 

3dy.  A.P.  Fine 3  50 

Cut  Nails  (steel)  Add  10c.  to  the  prices 

in  list  for  iron  nails. 
Wire  Nails,  75,75.  1"  and  5  per  cent  ; 
3  per  cent,  cash  delivered  in  lots 
of  10  kegs  or  more. 
Brads  &  Moulding  Nails,  75,  5  per  c. 
from  new  list. 

Nail  Pullers. 

iierman  &  American 1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa- 
gon       3  38    4  00 

Diamond 12  00  15  00 

Netting. 
Poultry,  60  per  cent  dis. 

Import  60,  10  per  cent. 
Oil. 
Canada  Refined  Oil  (Toronto)  14       15 

Carbon  Safety     "      0  17    0  18 

Canada  WW.      "      0  20    0  22 

American  W.W."      0  35 

S.  K.  Seal per  gal  0  63    0  65 


Oilers. 
MoClary'sGalvan.  Iron 
Oil   Can,    with    Pamp, 

perdoz 19  50 

Zinc  and  Tin,  dis.  50,  50  and  10. 

Copper, per  doz 1  25    3  50 

Brass,  "       150    3  50 

Malleable  i  dis    sb  per  Ot. 
Pails. 

Galvanized,  per  doz  2  25    3  30 

Pencils. 

Jixon's,  per  gross 100    4  25 

Carpenter 2  25    3  60 

Picks 

Par  doz 6  00    9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent    American  dis.57J 
Wood,  fancy  Canadian,  or  American 

35  to  374  per  cent. 
Bailey's(StanR  &  L.Co.)42i  to  15  p.c. 
Miscellaneous,  dis.  15  to  174  percent 
Bailey'sVictor.dis.  15  to  174  per  cent 

Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers . 
Button's  Genuine,  per  doz.   prs.   dis 

37J,  40  p  c. 
Button's  Imitation,   per 

doz 500    9  00 

German,  per  dcz 60    2  60 

Plumbs  and  Levels 
S.  B.  &  L.  Co.,  dis.  70  p.  c. 
Poppers. 

Corn,  square,  per  doz 135    2  00 

Pruning  Shears. 

Perdoz 4  00    5  50 

Pulleys 

Hothouse,  perdoz 55    100 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  574  to 

60  per  cent. 
Pitcher  Spout,  65  to  674  p.c 
Canadian  Cistern  60  to  624  p.  c.  from 

factory. 
Canadian  Pitcher  Spout  67J  to  70  *•   <•- 
from  factory. 

Punches 

Saddler's,     perdoz 100    185 

Conductors'        "        9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  perinch     100 

Putty 

Bladder,  per  100  lbs j        2 

Tins,  lbs  2  50    2  75 

Rail. 

Barn  Door,     per  foot 3         34 

Sliding  Door,         "       ....  3J        3} 

Lanes,  40  p.c.  dis 

Rakes. 

Cast  Steel  and  Malleable   Canadian 

list  dis.  40  to  45  per  cent. 

Razors. 

Boker's,  perdoz    7  50  1100 

Wade  &  Butcher's      "         3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  1  25    3  60 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent.  cash. 
Copper  Rivets,  dis.  55  percent. 
Iron  "    55  per  cent. 

Burrs,  Iron,   50  and  10 

Rivet  Sets. 
Canadian  dis.  30, 35  per  c 
Rope 

Per  lb. 
Sisal.    Manilla. 
7-16  in.  and  larger..       6J  9         9J 

>4,5-16,  ^  in 7i  9|        9| 

Cotton,  per  lb 18       20 

New  Zealand 8}  9 

Russia  Deep  Sea,  per  lb..        12}      134 

Jute    "    ...       06J      074 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  dis  374  to  40  per  cent 

Sad  Irons. 

Mrs.  Potts,  per  set       75       80 

"  N    P.  '  1  00    1  05 

Sad  Heaters. 

Dome, Shepard's, perdoz  ,  4  75    5  00 

Sand  and  Emery  Paper. 
B.&  A.,  sand,  40  to  40  and  5  per  cent. 

Emery,  per  quire 55        90 

Sash  Cord 

Perlb 22        50 

Sash  Locks. 
Triumph  and  Morris, dis374, 40  per 
cent. 

Kempshell's  dis.    40,  624  per  cent 
Canadian,  dis.   45,50  p.  c. 
Sash  Weights. 
Sectional,  per  lb ij 

Saws. 
Hand,  Disston's,  dis   10  p.  c. 
S.  &  D  ,  dis.  35  Der  cent,  to  40  per  cent 
Cross  Cut,  Disston's,  per  ft.  35  to  55. 
S  4  D   dis.   35  p  c.  on  Nos   2  and  3. 


9  00 


4  50 
3  50 


6  00 


4  00 


4  00 

5  75 


Hack,  complete,  each 75 

"       frame    only  

Saw  Sets. 

Perdoz 165 

Scales. 

Canadian  List,  dis.  40  p.c 

Scale  Beams. 

Canadian,  B   S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,    perdoz  2  10 

Foot,       "  40 

Screens. 
Window,  patent,  per  doz    5  00 
Screw  Drivers. 

Sargent's,  perdoz 65 

Screws. 
Wood.F.  H.,  Iron,  and  Steel,  774  per 

cent.,  dis. 
Wood,  R.H.      "      724  per  cent.  dis. 
"      P.  H.  Brass75        "  " 

•'      R.  H  70 

Diamond  Point   wood   screw   nails 
bright,  dis.  774  and  20  per  cent 

Bench,  wood,  per  doz 3  25 

Bench  iron  per  doz 4  25 

Scythes 
Discount 40  to 45  percent. 
Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  iapanned,  dis. 75  percent, 
B.  &  W.  N.  P  ,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
^Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"       N.P„  70  per  cent. 
Clauss,  Full  nickel,  60  p.c.  off 

"      Japanned  handles,  70  p.c.  off 
Sheaves 
Sliding  Door,  per  set    ...        77    140 

Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz 

"  tinned, 

Tin  Rim,  "  " 

"  black, 

Snaps 
Harness,  German,  dis.  35  per  cent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  i  or  V\  gross  boxes,   per  grs.    11  30 

Soldering  Irons. 

Perlb 0  28     0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent 

Spoke  Shaves. 

Wood,  English  1  80 

Iron,  American  1  35 

Spoons  and  Forks. 
TeaSpoons pergross    7  50    12  00 


2  75    Cigar  Box  Nails,  dis.  45  per  cent. 
75    Shoe  Finders' Tauss  and  Nails,  dis.  37 
percent. 

Tape  Lines. 
English,  ass  skin  per  doz.  *2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,     each  0  90    2  85 

steel, each  .    0  80    8  00 
Thermometers. 
Tin  case&dairy,dis.75p.c 

Thimbles. 
Asbestos,nlled,perdoz.,35to40p  c 

Ties. 
Cow, perdoz 1  'io    2  50 

Tinner's  Tools. 
P.S.&W.,netlist. 
Canadian  15  to  35  per  cent  dis. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  124  per 
cent,  to  70   and  25  p.c.   on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "       " 

Transom  Lifters 
Payson's,$2.60  to  $5.00  per  doz. 

Traps 
Game,  Newhouse,  dis  33J  p.c.  to  35  p.c 
Game.H  &N..P.S.  &  W.  or  Steel,  60 
and  10  to  674  per  cent. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 


1  15 

1  35 

2  30 
1  80 


2  25 


30  00 


Dessert 
Table       "     ... 
Dessert  Forks 
Medium     " 
Table 

Squares. 

Iron,   perdoz   165    2  90 

Steel,  dis.  80  and  5  to  80  and  1%  p.c. 
Try  and  bevel,  dis.  50  to  524  percent 

Staples. 
Fence,  galvanized,  per  lb  34 


Twines. 

Bag,  per  lb 0  124  0  20 

Wrapp'g,mottl'd,pr.  pack.    0  50    0  60 

"         cotton,  per  lb   ..    0  18 

Mattress,  per  lb 0  33 

Staging         "        0  27 

Broom  "         0  30 

Binding,  flax,  per  lb 

"         iute       "       

"         Blue  ribbon   

"         Red  cap 

"         Crown 

"         Silver  Composite 0  09 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand, perdoz 4  00 

Bench,  parallel,  each  —  2  00 

Coach,  each 6  00 

Peter  Wright's,  per  lb  ... .  0  12 

Pipe,  each   5  50 

Saw, perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz 4  On 

Washers  "  Iron,"  40  percent.,  4 
or  3  per  cent. 

Well  Wheels. 

27  00 Amer., perdoz.  8,10  &  12  in.    3  38 

36  00 

Wire. 
Brass  Wire,  16  to  25  wire  gauge,  21  to 

26c.  lb. 
Copper  Wire,  5  to  10  p.  c.  off  Amer. list 
Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
[In  lots  of  1.000  lbs.,  annealed  oiled 


5  00 
2  35 


21  00 
30  00 
24  00 


0  20 
0  45 
0  36 
0  5b 


0  124 

0  111 

0  10J 


fi  00 
4  504 
7  00 
0  13 
9  00 


8  50 
mos. 


6  00 


Wrought  Iron,  dis.  75,  75  and  10  per    and  annealed  and  galvanized,  freight 

cent.  _  will  be  prepaid.] 

Stocks  and  Dies,  Amer.   dis.  25  per   Bright,  Coppered  steel  and  spring  20 


cent 

Stove   Polish,  (Catchpole's). 

Stove  Pipe  Varnish,  enanelled 
cans,  per  doz   1  7b 

No  1,  Stove  Paste,  per  gross 9  00 

•'2       "  ' 4  80 

Stone. 

Washita, perlb 0  25       50 

Hindostan,  per  lb 0  06       07 

"  Slips,  per  lb  9 

Labrador,    perlb 0  13 

Axe,   "        0  15 

Turkey'  '       0  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 

Leather  Carpet,  35  per  cent. 

Cut, Carpet  Blued, gimp,  55  per  cent 
"  tinned,  dis.  574  per  cent. 

Swedes' iron,  blued   or  tinned,  dis.  50 
per  cent. 

Upholsterers" dis.  50  percent. 

Copper  Nails, dis.  60  per  cent. 
11       Tacks.  45  per  cent. 

Clout  Nails,  dis.  60  p.c  to  65  p.c. 

Patent  Brads,  dis.  50  per  cent. 

Finishing  Nails,  dis.  45  per  cent. 

Trunk  Nails,  dis.  65  per  cent. 

Trunk  Tacks,  din.   57 J  per  cent. 

Channel  nails  5c.  lb.  off  list 

Trunk  Tacks,  tinned,  62K  P 


per  cent  f.o.b.  Montreal 
Broom  Wire  5J  to  61c.  per  lb. 
Clothes  Line  Wiie,  19  gauge,  per  doz 

coils   3  95 


Wire  Fencing. 

Galv.  2  barb,24  &  5  in.  apart 
"4      "    4  &  6  "       " 
"    Plain  twist,  all  deld 
"    Steel  thorn  and  rib- 
bon  

"Lock  Barb,"  4  point   

Ditto  Glidden  2  point 

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points. . 


3* 


3i 

3* 


4j        5 

..    0  044 
..    0044 


0  041 

Steel  staples  0  034 

Terms,  60  days  or  2  per  cent,  in  30 
days. 

Wire  Cloth 
Ordinary,  discount  2b  p.c. 
Painted  Screen,  p.100  sq  ft    1  85    1  90 

Wrenches. 

Acme,  35  to  374  per  cent. 
Agricultural,  70  and  5  to  70  and  10  p  c 
Standard, dis.  60,  60  &  lOp.c. 
Coe's Gen'ne, dis.  324  to  35 p.  c  dis. 
Diamond,  dis.  33J,  35  p.  c. 
Tower's  Engineer,  each    ..    2  00   3  Of 

S.,  perdoz 5  80    7    0 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each 3  40 

Pocket,  perdoz 125    2  00 


TKAOE  "*"><  '°* 


Simpson,  Hall,  Miller  &  Co., 

1 6  and  1 8  DeBresoles  St.,  Montreal. 


REGISTERED 
TRADE  MARK  FOR 

KNIVES,  FORKS,  SPOONi 


HOLLOW   WAn*. 


Manufacturers  of  the 

Finest  Quality  Electro- Plated  Ware. 

And    Sole    Manufacturers   of    the    Celebrated 

WM.   ROGERS'  Knives,  Forks,  Spoons,  Etc.    a. j. whimb.y,  Manjlg 


THE 


Best  Dpsetter 

A  Poor  Upsetter  means  to  the  black- 
smith who  buys  ofiPEAifo  it  money  thrown 
away.  In  the*-^^y\^Hong  run  it  don't 
pay  a  merchant /O^s^A^  to  handle  goods 
that  are  not  sat-  'G/STE5&  isfactory  to  his 
customers.  Jardine's  Patent  Tire  Upsetter 
is  reliable  and  durable,  and  moderate  in 
price. 


A.  B.  JARDINE  &  GO. 

Manufacturers  Blacksmiths'  Tools 
HESPELER,  ONT. 


BLACK 
DIAMOND 


FILE 
WORKS, 


21   Richmond  St.,  Philadelphia,  Pa. 

Gr.  &c  HI.  IBJ^IRIfcTIETT1, 

MANUFACTURERS  OF 

Mill  Sawf lies  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  _„_  Lightning  Sawfiles. 

AND  - 

EVERY  OTHER    DESCRIPTION  OF  SAW   FILES. 
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HARDWARE 


|     MANILLA 

BROWN  WRAPPING 
HARDWARE  MANILLA 

|     LEATHER  MANILLA 
ETC.,  ETC. 


Toronto  Branch 
Montreal  Branch 


PAPER 


Any  size ;    any  weight ; 
on  the  most  favorable 
terms.     Write  for 
samples  and  quotations 


29  Front  St.  West 
318  St.  James  St. 


The 


E.  B.  Eddy  Co. 


Hull, 
Canada 
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A.  ALLAN,  Pres. 


J.  O.  GRAVEL,  Sec-Treas. 
F.  SCHOLES,  Man.  Director. 


THE  (AriADlAri  ROBBER  (OV 

Of  Montreal  and  Toronto. 
CAPITAL,       -       -       82,000,000. 


MANUFACTURERS    OF 


First  Quality  Rubber 
Boots  and  Shoes,  Supe- 
rior Quality  Rubber  Belt- 
ings, including  The  For- 
syth  (Boston  Belting  Co.) 
Seamless  Rubber  Belt- 
ing. For  which  we  are  Sole 
Agents  and   Manufacturers  in  Canada. 

We  hold  the  Patent  and  Right  to  Manufacture 
in  Canada. 

THE  PATENT  PROCESS  SEAMLESS  TUBE  HOSE 

We  Make  all  Our  Hose  by  this  Process. 

ASK  THE  MERCHANT  YOU  DEAL  WITH  FOR  IT  AND  TAKE  NO  OTHER. 

Rubber  Packings,  Valves,  Gaskets,  etc. 

Head  Office  and  Factory,  Montreal.  J.  J.  McGILL,  Man. 

WESTERN    BRANCH  : 

Cor.  Front  and  Yonge  Streets,  TORONTO. 
J.   H.  WALKER,  Manager. 


FINEST    QUALITY 

RUBBER  BELTING 


"  MONARCH " 

"RED  STRIP" 

"LION"  brands 

PARTICULAR  ATTENTION  GIVEN  TO 
ORDERS  FOR  LARGE  SAW  MILL  BELTS, 
ENDLESS  OR  STRAIGHT  .... 

The  Gutta  Peroha  &  Robber  Meg.  Go. 

OF  TORONTO,  LTD. 

61-63  FRONT  STREET  W.,  Toronto. 


h^BJBLMdhL3tJP 


No.    1200.     Cricket  Cup. 


The 

Toronto 

Silver 

Plate 

Co. 


If  you  are 
interested  in 


Piize  Cups,  Trophies 

Medals  and 
Electro  Plate  Goods 


particularly  suitable  for 
sporting  competitions, 
write  for  our  new 
Catalogue 
illustrating  same. 


E.  G.  GOODERHAM, 

Manager. 

Jno.  C.  Copp, 

Sec-Treas. 


Brandram  Bros.  &  Co. 


ROTHERHITHE,  LONDON,  ENG. 


^ 


**?!'♦> 


B.  B. 

GENUINE 


Manufacturers  of 

The 

Celebrated 

Rrand 


^DR** 


B.  B. 

NO.  ONE 


WHITE  LEAD      B.  B.      WHITE  LEAD 

White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


For  samples  and  information  apply  to 


HENDERSON  &  POTTS 


Nova  Scotia  Paint  Works, 


Halifax,  N.S. 


VOL.  VI. 


TORONTO,  MAY   12,  1894. 


No.   19. 


MAGNOLIA  ftVETAL 


IN     USE    BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST   ANTI-FRICTION    METAL,    FOB 

High-Speed  Engine,    Dynamo,    Rolling-Mill,    Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL  CO., 


London  Office  :  75  Queen  Victoria  St. 
Chicago  Office  :        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortland  Street.  NEW  YORK. 


Pi!l!i!l«ll!l!IIMIII!illlMlill!IM!!l!ll!l§ 

1  Quality     | 
I  Counts      I 

B  B 

!  In  Every- 1 
j  Thing        J 

J  But  in 
1  Nothing 

I  So  Much 
I  As  Paint 

and 
1  Varnish 


81 


1 


MANDER  BROS.,  VARNISH  MFRS. 

Established  1803.  LONDON,  ENG. 

BLUNDELL,  SPENCE  &  CO.,  Ltd. 

Largest  Color  and  Paint  manufacturers  in  the  world. 
Capital,  $^,000,000.  HULL  and  LONDON,  ENG. 

ASPINALL'S  ENAMEL,  Ltd. 

Aspinall's  Renowned  Enamel.       LONDON,  ENG. 

SHERWIN-WILLIAMS  CO. 

Fine  Coach  Colors.  CLEVELAND,  NEW  YORK 

and  CHICAGO. 

L.  J.  McCLOSKEY  &  CO. 

Original  makers  of  Liquid  Wood  Fillers 

and  Stain  combined.  PHILADELPHIA. 

F.  W.  DEVOE  &  C.T.  REYNOLDS  CO. 

Artists  Materials.  NEW  YORK 

G.  B.  MOEIVES 

Finest  Tube  Colors.  BERLIN 

GEO.  BENDA 


Bronze  and  Gold  Leaf.       FURTH,  GERMANY 


Sole  Agents  for  the  Dominion  of  Canada 


The  Best 
Goods  from 

The  Best 
Makers 

The  World 
Over 

Is  What 
We  Aim 

to 
Supply 

IIIIIiMIIIIIHM 


Walter  H.  Cottingham  &  Co. 

Fine  Paints  and  Varnishes.  ^^^^^^_     MONTREAL 


FLAGS 
BU^TI^G 


Silk  fu\C5 


All   Kinds  and  Sizes 


WRITE  FOR  PRICES 


RICE  LEWIS  &  SON 


LIIMIITIEID 


Cor.  King  and  Victoria  Streets 


TORONTO. 


C°PPer 


1Q  oilers 


Remarkably  Cheap. 
Elegant  in  Appearance. 
Satisfactory  in  Operation. 
Ideal  in  Construction. 
Secure  from  (ollaPSe. 
Test  Guaranteed. 
Our  Advice— TRY  IT. 

Guaranteed  Hydraulic  Pressure  200  pounds. 

pilllPllllllllIIIIIIIIIIIIIIIIII 

1    Cheapest  Copper  Boiler  on  the  Market. 


"il.Wll: il'il'i:1 


The  Booth  Copper  Co. 

Toronto,  Ont. 


COPPERSMITHS 


OIL  STOVES 

Improved  Patterns  for  1894. 


"DAISY" 

Tin 
Bottom 


One,  Two  and  Three  Burner,  Ovens  and  Extension  Tops, 
Finish  First-class,  No  Smoke,  No  Smell. 


Kemp  Manufacturing  Co., 


TOEONTO. 


. .  HARDWARE . . 

A    PRACTICAL  JOURNAL    FOR   THE   WROUGHT,    CAST,    STAHPED, 
SHEET   AND  SPUN   METAL   TRADES. 


Published  Weekly. 


$2.00  a  Tear. 


Vol.   VI. 


TORONTO  AND  MONTREAL,   MAY    12,   1894 


No.    19 


J  B.  Mclean, 

President. 


HUGH  C.  McLEAN, 

Sec.-Treas 


THE  J.  B.  McLEAH  PUBLISHING  COMPANY. 

FINE  MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 

HEAD  OFFICE:  -  .  10  Front  St.  E. 

MONTREAL  OFFICE:         •  I  46  St.  James  St 

E.  Desbarats,  Manager. 

NEW  YORK  OFFICE  :     Room  41,  Times  Building. 

Roy  V.  Somervllle,  Manager. 

EUROPEAN  BRANCH  : 

Canadian  Government  Offices, 

17  Victoria  St.,  London,  S.W. 
R.   Hargreaves,  Manager. 
John  Cameron,  General  Subscription  Agent. 


STRIKES  have  the  unfortunate  peculi- 
arity of  often  taking  place  just  as  trade 
is  showing  signs  of  recovering  from 
acute  depression,  thereby  deferring  the  bet- 
ter times  whom  all  classes  desire  to  see 
obtaining.  We  had  evidence  of  this  in  the 
great  coal  strike  in  England  last  year  ;  and 
now  we  have  further  evidence  in  the  strikes 
that  are  on  in  the  coal  and  coke  districts  of 
the  United  States.  Everyone  who  has  been 
closely  following  the  trend  of  trade  matters 
in  the  United  States  knows  that  during  the 
last  few  months  there  has  been  some 
progress  towards  recovery,  small  as  it 
may  have  been,  from  the  crisis  that 
visited  that  country  last  year.  Now 
this  improvement  is  paralyzed  by  the  un- 
fortunate strike.  Many  mills  that  could  ill 
afford  it,  after  their  enforced  idleness  of  last 
year,  are  again  compelled  to  close  down  for 
want  of  fuel,  while  others  are  rushing  through 
immediate  orders  in  fear  and  trembling  that 
they,  too,  will  be  unable  to  get  fresh  sup- 
plies of  coal  when  their  present  supply  is  ex- 
hausted. In  consequence  of  this  condition 
of  affairs  there  has  been  a  hardening  of 
prices  all  round,  and  in  nails  and  some  other 
lines  actual  advances  have  taken  place.  As 
far  as  values  are  concerned,  the  trouble 
is  that  when  the  causes  which'  led  to 
their  appreciation  are  removed  they  will 
likely  depreciate  to  some  extent  at  least. 
Canada  is  not  altogether  uninfluenced  by 
the  coal  strikes,  some  of  the  mills  and  fac- 
tories in  this  country  having  been  compelled 


to  close  down  because  of  nability  to  get 
enough  fuel  to  keep  them  going.  So  that 
we  have  something  more  than  a  pissing 
intere^  in  desiring  to  see  the  labor  difficul- 
ties in  the  coal  and  coke  regions  settled. 
*  *  * 

The  strike  in  the  coal  and  coke  districts  in 
the  United  States  and  the  seemingly  un- 
likelihood of  an  immediate  settlement  there- 
of, naturally  suggests  to  one's  mind  the  sub- 
mission of  the  dispute  for  arbitration.  But 
here  again  the  prospect  of  such  a  thing  be- 
ing done  at  the  moment  is  dim  indeed,  from 
the  fact  that,  as  matters  now  exist,  nothing 
can  be  done  in  the  premises  until  both  parties 
to  the  dispute  so  agree.  In  the  meantime, 
however,  while  emp'oyers  and  employees  are 
exhausting  their  resources  in  fighting  each 
other,  the  trade  of  both  the  United  States 
and  Canada  is  suffering.  If,  however,  there 
was  a  law  compelling  both  parties  to  a  dis- 
pute of  this  kind  to  submit  their  differences 
to  a  board  of  arbitration  for  adjustment, 
much  misery  would  be  saved  the  strikers, 
and  trade  would  not  be  interfered  with  as  it 
is  now  by  unseemly  strikes  and  lockouts. 
One  of  the  duties  of  the  state  is  to  protect 
the  interests  of  its  citizens,  and  interference, 
therefore,  between  capital  and  labor,  when 
they  get  into  open  hostilities,  seems  to  us  to 
be  well  within  its  province. 

*  *  * 

Advertising  is  an  all-important  adjunct 
to  success  in  business.  There  was  a 
time  when  this  was  recognized  by  the 
few  and  denied  by  the  many.  Now  it 
is  the  converse.  Men  advertise  because 
they  know  it  pays.  When  perchance  the  re- 
turns do  not  balance  with  the  amount  ex- 
pended the  fault  is  not  with  advertising  as  a 
system  :  the  fault  is  due  to  some  agency,  and 
upon  such  it  should  be  shouldered.  For 
instance,  the  medium  may  be  a  poor  one. 
When  a  merchant  has  an  article  to  advertise 
let  him  select,  as  far  as  he  is  able  to 
judge,  the  best  medium,  be  it  trade, 
daily  or  weekly  newspaper.  Posters  and 
hand  bills  are  of  little  use.     Then  advertise 


attractively;  make  the  announcement  inter- 
esting ;  try  to  be  original.  Advertise  the 
truth.  Do  not  announce  that  such  and  such 
an  article  is  to  b  5  sold  below  cost  and  then 
stick  on  a  profit,  be  it  ever  so  small.  Aside 
altogether  from  the  moral  aspect  of  the 
matter,  it  does  not  pay.     Be  honest,  be  true, 

in  advertising  as  well  as  in  everything  else. 

*  *  * 

The  art  of  advertising  is  being  cultivated 
in  the  retail  store  as  well  as  in  other  branches 
of  trade  ;  but  it  is  possible  to  give  it  a  more 
rapid  growth.  And  one  of  the  ways  by 
which  this  can  be  done  is  by  getting 
the  clerks — in  fact,  all  connected  with 
the  business — interested  in  the  subject. 
Induce  them  to  educate  themselves  in  the 
art  of  advertising :  to  read,  mark,  and  in- 
wardly digest  its  subject  matter.  At  any 
rate  a  clerk  should  be  taught  how  to  adver- 
tise, as  well  as  how  to  sell  goods.  The  fact 
that  advertising  is  one  of  the  essentials  to 
business  success  demands  that  he  should  be. 
Most  clerks  aim  to  be  merchants — and  con- 
sequently advertisers — themselves  some  day. 
If,  therefore,  the  employer  does  right  by  his 
clerks,  he  will  endeavor  to  make  them  pro- 
ficient in  this  respect  as  well  as  in  those 
others  with  which  they  need  an  acquaint- 
ance in  order  to  qualify  for  the  par- 
ticular line  of  business  upon  which 
they  have  entered.  In  pursuance  of  this 
plan,  employers  might  hold  out  some  induce- 
ment to  their  clerks  to  prepare  the  copy  for 
changes  of  advertisements.  In  other  words 
get  up  a  competition  among  the  clerks 
for  the  best  advertisement.  It  would  not  be 
necessary  to  offer  a  prize  every  time  an  ad- 
vertisement was  to  be  changed.  The  honor 
of  having  the  employer  select  his  "  copy  " 
as  the  best  among  those  submitted  by  one 
or  more  clerks  would  be  reward  enough. 
But,  at  the  same  time,  it  would  be  the  pro- 
per thing  to  give  a  more  substantial  reward 
occasionally.  It  would  not  be  without  its 
results.  Then  it  must  be  remembered  that 
in  a  competition  of  this  kind,  advantages  ac- 
crue to  the  employer  as  well  as  to  his  clerks; 
in  tact  he  is  the  greatest  beneficiary. 
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THE    DISCHARGE    CLAUSE. 

THE  bankers  have  partially  succeeded 
in  their  opposition  to  the  minimum 
of  percentage  which  an  insolvent 
shall  pay  in  order  to  get  a  discharge  under 
the  new  Insolvency  bill. 

The  bill,  as  introduced  by  Hon.  Mackenzie 
Bowell,  fixed  the  minimum  at  33  per  cent. 
The  Bankers'  Association  thought  it  should 
be  75  per  cent,  although  some  of  the 
bankers,  during  the  course  of  their  remarks 
before  the  Senate  Committee  on  insolvency, 
confessed  that,  in  their  individual  opinions, 
they  would  be  satisfied  with  66^  per  cent. 

In  amending  the  clause  the  committee 
has  not  seen  fit  to  go  all  the  distance  the 
bankers  asked,  but  it  has  gone  a  great  deal 
more  than  half  way.  It  has  fixed  the  mini- 
mum at  66  per  cent. 

Fixing  a  discharge  chuse  is  no  easy,  mat- 
ter. In  fact  to  regulate  the  scales  of  justice 
in  this  respect  in  order  that  injustice  be  done 
no  one  is  positively  difficult. 

The  minimum  originally  stipulated  by  the 
bill  would  naturally  tend  to  induce  insol- 
vents, whose  consciences  were  susceptible  to 
a  little  stretching,  to  pay  no  more  than  33 
per  cent,  when  they  might  be  able  to  pay  a 
good  deal  more.  The  opposition  to  this 
amount  was  therefore,  in  our  opinion,  well 
taken  by  the  bankers. 

On  the  other  hand  we  are  decidedly  of 
opinion  that  the  fixing  of  the  minimum  at  66 
per  cent,  is  too  high. 

If  it  is  necessary  to  fix  a  minimum  at  all 
upon  the  payment  of  which  an  insolvent  is 
entitled  to  a  discharge,  other  things  being 
equal,  50  per  cent,  is  in  our  mind  nearer  the 
mark  than  66  per  cent. 

But  why  have  a  minimum  at  all  ? 

Cannot  justice  be  weighed  out  better  with- 
out the  scales  being  governed  by  any  such 
conditions  ?     We  think  it  can. 

The  circumstances  surrounding  failures  in 
business  are  not  all  the  same.  And  this  fact 
is  a  strong  argument  against  the  establish- 
ment of  a  minimum  provision. 

There  are  some  men,  who,  even  if  they 
could  pay  90  per  cent  of  their  indebtedness, 
should  not  be  granted  a  discharge,  while,  on 
the  other  hand,  there  are  men  who,  even  if 
they  were  able  to  pay,  say  25  cents  on  the 
dollar  or  less,  it  would  be  a  positive  in- 
justice to  refuse  a  discharge. 

For  instance,  the  man  who  unsettles  and 
embarrasses  the  trade  in  his  community  by 
the  indiscriminate  cutting  of  prices,  should 
not  be  allowed  a  discharge,  any  more  than 
should  a  man  suffering  from  small-pox  be 
allowed  to  mingle  freely  with  the  masses. 

Then  there  is  the  merchant  whose  insolv- 
ency has  been  brought  about  by  a  concomi- 
tant of  circumstances,   which,  in  spite  of  a 


fair  measure  of  ability  and  capital,  he  was 
unable  to  overcome.  To  have  a  fixed  per- 
centage which  is  above  the  reach  of  such  an 
one  is  obviously  unjust.  He  is  not  dishon- 
est; he  is  not  incapable.  He  is  the  victim 
of  circumstances.  And  yet  if  there  is  a  fixed 
minimum,  it  is  possible  he  may  be  compelled 
to  pass  his  days  with  his  liberties  curtailed 
as  far  as  his  resuming  business  is  concerned. 
Then  again,  it  is  obvious  which  of  the  two 
classes  of  insolvents  would  do  the  most 
harm  to  trade  by  starting  into  business 
again. 

True,  cases  of  the  latter  description  may 
not  occur  often.  But  they  are  probable,  and 
probabilities,  as  well  as  certainties,  have  to 
be  provided  for  in  matters  of  this  kind. 

Instead  of  laying  down  a  hard  and  fast 
rule  for  the  government  of  discharges,  the 
better  way,  in  order  that  justice  may  be 
done  to  all  and  injustice  to  none,  would  be 
for  the  court  to  decide  whether  an  insolvent 
should  be  granted  a  discharge  and  upon 
what  conditions,  said  decision  being  based 
upon  the  evidence  of  (1)  experts  deputed  to 
examine  the  estate,  the  causes  which  brought 
about  the  failure,  and  to  make  an  estimate 
of  what  the  estate  should  pay  ;  (2)  the  evi- 
dence of  the  creditors  or  others  interested  ; 
and  (3)  of  the  insolvent  himself. 

With  some  such  a  scheme  as  this  in  vogue 
justice  would  be  done  to  all,  which  obviously 
cannot  always  be  under  a  fixed  minimum  of 
percentage,  whether  it  be  high  or  low. 

As  it  is  now  proposed  to  do  the  favors  are 
nearly  all  with  the  creditors,  which  is  not 
right.  They  are  often  too  lax  in  giving 
credit,  and  not  infrequently  induce  men  to 
purchase  beyond  their  requirements,  and 
should  therefore  bear  their  fair  share  of  the 
burdens  under  the  law. 

A  Dominion  insolvency  law  is  needed— is 
needed  badly.  At  the  same  time  it  is  reason- 
able to  ask  that  it  shall  be  as  fair  as  possible 
to  all  concerned.  But  the  trouble  is  that 
during  the  drawing  up  of  the  bill  the  co- 
operation of  the  creditor  class  alone  was  in- 
vited while  the  debtor  class  was  ignored. 
Hence  this  particular  anomaly  in  regard  to 
the  minimum  percentage  on  his  liabilities 
which  a  creditor  shall  pay  before  he  is  en- 
titled to  a  discharge. 


THE   TENDENCY  TO  LOW  PRICES. 

OF  late  there  has  been  a  great  clamor 
lor  low  priced  articles,  and  as  a  con- 
sequence   a    great     many    inferior 
goods  are  being  placed  on  the  market. 

The  legitimate  dealer  in  hardware,  etc., 
has  been  forced  by  the  department  stores, 
who  are  handling  a  cheaper  line  of  goods, 
to  sell  at  an  extremely  low  margin. 

To  do  this  they  have  been  forced  to  buy 
carefully  and  cheaply,  and  the  manufacturers 
to  produce  cheaper  goods  and  to  employ 
cheaper  labor. 

The  consequence  of  this  is  that  the  poorer 
classes,  who  form  by  far  the  greater  major- 


ity, are  not  in  the  least  benefited  by  the 
cheapness  of  goods  in  general.  They  re- 
ceive lower  wages,  and  obtain  an  inferior 
article. 

The  lack  of  profit  in  business  also  stimu- 
lates the  business  man  and  the  manufacturer 
to  encourage,  and  where  he  be/ore  em- 
ployed perhaps  three  assistants,  he  will  do 
now  with  two,  hence  a  lack  of  labor. 

As  an  example  of  the  effect  of  low  prices 
on  the  quality  of  goods,  we  reproduce  the 
words  of  a  prominent  jobber  in  the  United 
States  as  published  in  the  American  Artisan. 
He  says  : 

"  One  of  the  most  unsatisfactory  articles 
in  the  trade  to-day  is  the  clothes  wringer. 
Owing  to  the  competition  between  manu- 
facturers and  the  constant  hammering  on 
the  part  of  buyers,  wringers  have  been  put 
down  to  such  low  prices  that  it  is  impossible 
to  make  a  good  wringer,at  the  priceat  which 
it  is  sold,  consequently  we  would  not  like  to 
say  of  what  material  the  rolls  are  made,  but 
there  certainly  seems  to  be  very  little  rubber 
in  their  composition.  The  manufacturers 
recognize  the  situation  and  claim  the  fault  is 
not  theirs,  as  dealers  insist  upon  having 
cheap  wringers,  and  they  cannot  furnish  pure 
rubber  rollers  at  to-day's  market  price.  Pure 
rubber  costs  money  and  customers  who  ex- 
pect to  get  serviceable  wringers  for  fifteen  or 
eighteen  dollars  a  dozen,  are  simply  expect- 
ing impossibilities.  It  is  not  fair  to 
lay  this  blame  upon  the  manufacturer 
altogether,  as  he  has  doubtless  been  driven 
to  it  by  competition  and  by  buyers  ;  but 
whatever  may  be  the  cause,  the  situation  is 
certainly  most  annoying.  Many  of  the 
wringers  now  on  the  market  are  no  more 
adapted  for  wringing  clothes  than  for  hoeing 
a  garden,  and  we  are  glad  to  see  the  trade 
throughout  the  country  are  awakening  up  to 
the  fact  that  there  is  no  satisfaction  in  sell- 
ing trash ;  and  it  is  to  be  hoped  that  manu- 
facturers will  soon  refuse  to  make  poor  and 
cheap  goods,  and  turnoutgood  articles,  and, 
if  necessary,  at  higher  prices." 


EVOLUTION  OF  THE  BICYCLE. 

THE  bone-shaker  and  the  high  wheel 
have  had  their  day,  and  the  solid  tire 
safety  bicycle  is  fast  disappearing. 
Each  of  these  have  been  derided  in  turn, 
and  none  more* than  the  pneumatic  tired 
safety. 

It  is  only  a  few  years  at*o  that  the  pneu- 
matic tire  was  laughed  at,  as  not  only 
clumsy  but  impracticable  for  road  use.  To- 
day no  one  wishes  to  ride  anything  else. 

The  safety  bicycle  of  the  present,  with  its 
light  weight  and  different  patent  adjust- 
ments, seems  to  be  almost  perfect ;  but  it  is 
the  opinion  of  many  that  before  long  we  will 
see  some  great  innovations  in  the  bicycle. 

Records  are  down  to  a  fine  point,  and  it 
seems  almost  impossible  to  lower  them 
much  with  the  machines  now  in  use. 

Any  anomaly  in  bicycles  is  generally 
hailed  with  derision,  but  it  is  nevertheless 
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conceded  that  the  sprocket  and  chain  will 
be  the  next  thing  to  go. 

Smoother  riding  and  increased  speed  is 
what  is  aimed  at.  Following  are  amongst 
some  of  the  recent  inventions  along  these 
lines  : 

A  plumber  living  in  Caldwell,  N.J., 
named  Frederick  Heller,  a  cyclist,  has 
adapted  the  twin-screw  propeller  to  a  bi- 
cycle, and  it  is  claimed  has  increased  his 
speed  considerably  thereby.  The  propellers 
are  fixed  to  two  upright  rods  fastened  to  the 
rear  frame  of  his  safety  bicycle,  and  the 
power  is  derived  from  leather  belts  that 
pass  round  drums  at  the  axle.  Heller  is 
not  a  crack  rider,  but  he  claims  that  within 
a  short  time  he  has  beaten  most  of  the  local 
riders  and  some  fairly  fast  horses.  He  has 
applied  for  a  patent  on  his  scheme. 

An  improved  bicycle,  described  in  an  ex- 
change, has  a  new  mechanical  movement 
designed  to  dispense  with  the  cumbersome 
and  costly  sprocket  wheel  mechanism,  and 
to  furnish  a  more  natural  and  graceful  foot 
motion.  In  moving  down  declines  the  oper- 
ator can  let  the  foot  rest  on  the  pedals  with- 
out working,  and  on  level  running  the  strokes 
can  be  made  only  occasionally,  if  desired, 
and  at  any  length,  short  or  long.  The  feet 
can  be  used  independently  also.  The  pedal 
lever  is  formed  with  a  cogged  segment  that 
engages  the  axial  pinion  of  the  drive  wheel, 
and  the  segment  is  exactly  concentric  to  the 
pivotal  point  of  the  lever.  This  makes  per- 
fect and  positive  engagement  at  all  times. 
The  cogged  pinions  upon  the  axial  spindle 
are  arranged  with  the  well-known  "choke 
balls  "  that  take  instant  hold  of  the  spindle 
on  the  impulse  stroke,  but  leave  it  perfectly 
free  on  the  drive  wheel  and  will  send  it  sev- 
eral revolutions,  while  the  pedal  may  be 
raised  at  leisure. 

A  Frenchman  has  patented  a  bicycle 
wheel,  which  is  claimed  to  be  strong  and 
durable,  and  is  designed  to  promote 
smooth  riding.  The  rim  of  the  wheel 
consists  of  two  side  plates  held  a  pro- 
per distance  apart  by  short  bolts  or  rods, 
and  enclosing  between  their  outer  edges  a 
band  or  tire  of  double  T-shape,  which  may 
be  of  either  the  cushion  or  pneumatic  type. 
This  tire  is  properly  formed  in  sections  to 
facilitate  repairs  and  the  substitution  ol  new 
sections.  Rods  surrounded  by  spiral  springs 
and  having  a  sliding  connection  with  the 
outer  rim  are  also  connected  with  the  plates 
of  an  internal  concentric  ring  through  sleeves 
riveted  upon  the  inside  of  the  latter  to  allow 
for  a  limited  degree  of  bending  or  compres- 
sion upon  the  external  rim.  The  metal 
spokes  are  each  fotmed  of  a  pair  of  rods 
secured  at  their  inner  ends  to  the  hub  in 
the  ordinary  manner,  but  their  connection 
with  the  inner  rim  is  through  oppositely 
threaded  sleeves  or  nuts,  operating  as  turn 
buckles,  in  the  opposite  ends  of  which  are 
screwed  short  rods  or  stems  connected  with 
the  rim,  whereby  the  spokes  may  be  readily 
tightened  by  turning  the  sleeve. 
And  thus  inventions  go  on  apace. 


DISPLAYING  SPORTING  GOODS. 

A  WELL-ARRANGED  window  of 
sporting  goods  will  always  attract 
much  attention,  and  this  line  gives 
the  window  dresser  ample  scope  to  exercise 
his  taste  and  ingenuity. 

Gun  goods  in  season  make  an  effective 
display.  And  what  is  more  fascinating  to 
the  veteran  angler  and  the  small  boy  than  a 
window  containing  a  well-assorted  stock  of 
flies,  rods,  and  other  fishing  tackle. 

Another  line  of  sporting,  the  season  for 
which  is  just  opening  up,  is  outdoor  game 
supplies,  such  as  tennis  sets,  cricket  sets, 
baseball  sundries,  lacrosse  sticks,  etc.  Not 
a  few  of  the  hardware  merchants  throughout 
the  country  are  making  a  feature  of  these 
goods  during  the  spring  and  summer  months. 
Despite  of  what  may  be  said  to  the  con- 
trary, outdoor  games  have  never  been  more 
popular  ;  and  during  the  summer  evenings 
and  on  Saturday  afternoons  every  spot  avail- 
able for  the  purpose  of  playing  these 
games  is  sure  to  be  occupied.  The  uni- 
versality of  these  games  causes  the  sale  of 
materials  to  be  very  large  indeed,  and  here 
is  the  chance  for  the  enterprising  hardware 
merchant  to  make  something  out  of  it. 

With  tact  in  pushing  sales  and  taste  in 
window  display  sporting  goods  will  be  found 
a  profitable  side  line,  especially  in  towns 
where  there  are  no  stores  exclusively  de- 
voted to  the  sale  of  requisites  for  games  and 
sports. 

There  is  no  more  interesting  window  than 
the  one  that  contains  a  tastefully-arranged 
assortment  of  sporting  goods. 

As  a  suggestion  for  the  getting  out  a 
window  immediately  for  the  display  of  ten- 
nis, baseball,  cricket,  and  other  seasonable 
goods,  we  give  the  description  of  a  well- 
arranged  and  attractive  store  window  of  this 
class  : 

In  the  window  in  question  every  possible 
advantage  should  be  taken  of  the  space 
available.  Effectively  arranged  at  the  back 
of  this  window  are  cricket  bats  and  lacrosse 
sticks  of  various  types  and  artistically  ar- 
ranged against  the  partition,  which  is  cov- 
ered with  green  cloth.  This  forms  a  striking 
background,  the  attractiveness  of  which 
might  be  largely  increased  by  placing  in  the 
centre  a  challenge  shield,  or  some  other 
prize  that  is  to  be  competed  for  by  local 
athletes  or  sportsmen.  In  the  centre  of  the 
window  is  placed  a  complete  set  of  tennis 
goods,  in  a  convenient  box  which  is  shown 
open,  and  immediately  on  either  side  there 
are  placed  some  Indian  clubs,  which  natur- 
ally attract  the  attention  of  members  of  local 
athletic  clubs  and  institutes.  In  front  of  the 
tennis  set,  close  to  the  glass,  are  arranged 
tennis  rackets  and  a  heap  of  tennis  balls. 
These  balls  are  placed  in  a  small  square 
tray,  which  holds  the  bottom  layer  together, 
the  rest  are  then  piled  on  top  and  form  a 
pyramid.  On  either  side  of  the  window,  at 
the  back,  stands  for  tennis  requisites  are 


arranged.  This  economizes  space  in  the 
window,  and  as  many  tennis  players  like  to 
keep  their  rackets  in  convenient  stands  in 
their  halls  or  elsewhere,  the  dealer  will  no 
doubt  find  the  exhibition  of  such  stands 
bring  him  business  as  well  as  in  rackets 
and  balls. 


PORT  HOPE  HARDWARE  MEN. 

A  REPRESENTATIVE  of  Hardware 
was  in  Port  Hope  a  few  days  ago. 
.  He  had -chats  with  some  of  the 
hardware  dealers  there,  and  this  is  what 
they  said  : 

"  We  are  finding  trade  in  wire  nails,  farm 
implements,  barb  and  other  fence  wires,  and 
garden   tools,  all  moving    nicely,"  said   Mr 
Mulholland.     "  The  prices  for  wire  and  nails 
have  been  considerably  reduced  since  the 
change  of  tariff,  but  we  are   not   troubled 
much  with  the  cutting  of  prices  here.     We 
have  a  good  class  of  farmers  in  this  vicinity, 
and  we  have  found  collections  good.     The 
greatest   opposition   that   we  experience  is 
from  Toronto.     Coal  oil  is  sold  here  at  a 
fairly  good  margin,  but  I  expect  a  further 
reduction   in  the  price  of  it.     We   do   not 
handle  the  Canadian  at  all;  the  American 
oil  sells  here  at  about  25c.  a  gallon.     We  go 
quite  extensively  into  the  sale  of  sporting 
goods,  and  find  a  good  profit  is  realized  on 
this  line,  when  handled  properly.     The  trade 
paper  is  to  a  certain  extent  confidential,  and 
should  not  be  made  public  property.     Many 
dealers  are  in  the  habit  of  letting  it   lay 
around  for  the  perusal  of  their  customers. 
This  is  not  right,  the  trade  should  protect 
themselves  more.     I  feel  that  the  prospects 
for  the  sale  of  shelf  and  builders'  hardware 
in  this  district  are  fairly  good.     The  farmers 
have  good  prospects,  and  there  should  soon 
be  some  building  doing  in  both  town  and 
country.     I  must  confess  that  business  has 
been  rather  dull  this  spring,  and  people  have 
been  buying  very  little,  but  with  the  exceed- 
ingly fine  weather  that  we  are  having,  trade 
is  beginning  to  look  much  brighter."     Mr. 
Mulholland  has  one  of  his  windows  devoted 
entirely  to  the  display  of  fishing  tackle,  guns, 
etc.     In   another  a   neat   display  of   lawn 
mowers  and  garden  tools  is  to  be  seen. 

"  We  are  finding  trade  rather  quiet,  though 
there  is  the  usual  seasonable  demand  for 
some  lines,"  said  Mr.  Ross,  of  Dingman  & 
Ross.  "  Wheat  and  barley  are  the  staples 
of  this  locality,  and  of  late  crops  have  been 
poor  and  prices  poorer,  and  the  farmers  are 
not  as  well  off  as  they  might  be.  The  Mc- 
Kinley  bill  did  this  town  and  locality  great 
harm.  On  its  adoption,  the  exports  of  grain 
from  Port  Hope  dropped  from  40,000 
bushels  to  4,000  yearly,  at  least  that  is 
about  the  proportion.  To  give  you  an  idea 
of  the  way  things  have  been  going,  I  quote 
the  following  figures :  The  export  of  grain 
from  Port  Hope  in  the  year  1888  was  144,- 
287  bush.;  in  1889,  1 57,261  bush.;  in   1891, 
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52,000  bush.;  in  1893,  29,622  bush.  The 
tendency  to  cut  prices  is  not  as  much  a  dis- 
ease amongst  our  local  merchants  as  in 
some  places.  Referring  to  my  books,  I  find 
that  we  sell  a  great  deal  more  Canadian  oil 
than  American.  Those  who  can  afford  it 
use  the  American  almost  exclusively,  but 
the  majority  still  buy  the  Canadian  as  long 
as  it  is  reasonably  good.  The  profit  realized 
on  the  sale  of  oil  is  small.  We  are  too  near 
Toronto  to  handle  side  lines,  such  as  bicy- 
cles, sporting  goods,  etc.  Cheap  railway 
fares  take  a  lot  of  people  to  the  city  to  do 
business.  Big  city  stores  are  not  only  ruin- 
ing themselves,  but  other  outside  stores 
besides,  by  selling  at  such  ruinous  prices.  I 
do  not  see  any  prospects  of  much  demand 
for  builders'  hardware  this  summer.  I  fear 
we  will  see  as  hard  times  for  the  trade  this 
summer  as  we  have  had  for  some  time. 
The  land  owner  cannot  realize  anything  on 
the  land,  and  the  tenant  is  unable  to  pay 
rent.  Our  farming  community  is  good,  and 
I  cannot  complain  about  collections,  but 
there  is  one  thing  certain,  anything  that  was 
doubtful  before  is  bad  now,  and  bills  of 
security  are  practically  no  good.  All  lines 
are  moving  a  little  better,  but  are  not  up  to 
what  they  ought  to  be."  Dingman  &  Ross 
are  displaying  garden  tools,  fence  wire  and 
fishing  tackle. 

"  Business  was  rather  dull  during  the 
early  part  of  the  spring  and  we  have  had  a 
very  dull  winter,"  said  Mr.  Brand.  "  Trade 
is  showing  much  improvement  now,  how- 
ever. Paints  and  oils,  garden  tools,  nails, 
etc.,  are  all  moving  off  nicely.  We  get  quite 
a  demand  for  marine  work.  Prices  and  pro- 
fits are  lower  all  around  than  they  have 
been,  but  there  is  very  little  cutting  of  prices 
done  here.  We  have  been  selling  a  good 
many  household  supplies,  but  find  builders' 
hardware  quiet.  We  have  found  collections 
poor,  in  many  cases  impossible.  This  spring 
the  farmers  are  through  with  their  seeding, 
etc., a  month  earlier  than  usual,  and  say  that 
the  prospects  for  good  crops  were  never 
better.  This  is  creating  a  better  feeling 
amongst  them,  but  there  is  still  a  great  lack 
of  ready  money.  The  prices  paid  for  grain, 
cattle,  and  horses  have  been  low.  We  have 
found  our  sales  this  spring  equal  to  others, 
but  there  has  been  harder  work  to  make 
them." 

"  Business  in  stoves  is  quiet,  but  galvan- 
ized iron  eave-troughing  trade  is  fairly  good 
for  this  early  in  the  season,"  said  Mr.  Dunn, 
of  Dunn  &  Co.  "  Stoves  and  tinware  are 
moving  a  little  better,  owing  to  houseclean- 
mg  and  refitting.  The  reduction  in  tariff 
will  make  no  difference  to  us  ;  the  consumer 
will  reap  the  benefit.  The  prospects  for  the 
crops  seem  good,  but  we  do  not  know  yet 
how  the  weather  will  turn  out,  or  what  the 
yield  will  be.  A  few  ranges  are  selling,  but 
business  in  the  store  is  quiet.  Jobbing  trade 
is  fairly  good,  even  better  than  we  expected, 


and  slightly  ahead  of  what  it  was  this  time 
last  year.  If  the  farmers  have  as  good 
a  year  as  present  indications  promise  they 
will,  there  is  no  doubt  we  will  see  a  great 
improvement  in  trade." 


receiving  a  good  many  inquiries  for  lamp, 
oil  and  gas  stoves,  and  paints  and  oils  have 
been  going  out  very  freely." 
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'ES,  the  merchant  has  to  work 
much  harder  these  days  to  do 
the  sameamount  ofbusiness  than 
he  did  formerly,"  said  Mr.  Willson,  Jr.,  of 
McDonald  &  Willson,  Yonge  street.  "Trade 
just  now  has  to  be  drawn  out  of  people  by 
actual  need.  Business  in  seasonable  lines 
has  improved  and  there  is  quite  a  demand 
for  gas  stoves.  People  look  with  more 
favor  now  on  the  use  of  gas  for  cooking 
purposes.  Though  we  have  been  quite  busy 
ourselves,  I  do  not  think  we  are  a  criterion 
to  go  by.  We  may  have  got  a  little  more 
than  our  share  this  season,  and  perhaps  will 
get  a  little  less  next.  The  volume  of  busi- 
ness throughout  the  country  is  not  up  to 
what  it  should  be  this  time  of  year.  I  re- 
cently spent  a  short  time  in  some  of  the 
towns  between  here  and  Montreal,  and  I  find 
this  to  be  the  general  opinion.  I  think  that 
when  there  is  a  real  turn  for  the  better  all 
round,  that  the  trade  will  make  up  a  great 
deal  for  the  past  depression.  The  longer 
the  public  economize,  the  greater  will  be  the 
demand,  when  they  eventually  have  the 
means  to  buy." 


"  Business  is  moving  a  little  better,  but 
there  is  not  the  life  in  it  that  there  ought  to 
be  at  this  time  of  year,"  said  one  of  J. 
Oram's  assistants,  Yonge  street.  "  There 
does  not  seem  to  be  any  extensive  work  of 
any  kind  going  on.  There  is  quite  a  little 
paint  selling,  and  some  garden  tools.  We 
are  carrying  lawn  mowers,  and  there  have 
been  many  inquiries  and  a  few  sales  up  to 
date.  Perhaps  it  may  be  the  contrast  with 
the  business  that  was  done  in  Toronto  four 
or  five  years  ago,  but  things  seem  to  me  to 
be  very  quiet  for  May." 


"Yes,  here  we  are  in  our  new  premises,'' 
said  E.  Clapp,  of  Clapp  &  Moses,  as  he  sur- 
veyed the  piles  of  tinware  and  stoves,  etc., 
that  had  to  be  straightened  out  and  placed 
on  the  shelves  before  he  could  say  that  he 
was  fairly  settled  down.  "  Yes,  we  have 
moved,  but  we've  got  a  lot  to  move  yet,  but 
don't  you  forget  that  when  we  do  get  the 
kink  out  of  things  in  general  and  get  them 
in  their  right  places,  we  intend  to  have  as 
nice  a  stove  store  as  there  is  on  the  street. 
We  have  the  facilities  for  doing  it,  and  it 
won't  be  my  fault  if  we  don't.  As  far  as 
business  goes  we  have  hardly  been  able  to 
keep  track  of  how  much  we  are  doing,  but 
there  is  a  lot  of  repair  work  going  on,  but 
the  season  for  this  class  of  work  is  short  and 
confined  almost  to  this  month  during  which 
nearly  all  housecleaning  is  done.     We  are 


"We  are  busy  just  now  both  in  store  and 
shop,"  said  Geo.  Pearsall,  Yonge  street. 
"  Sales ingarden  sundries,  lawn  mowers,  etc., 
are  brisk,  and  we  have  had  as  much  repair- 
ing of  all  kinds  coming  in  as  it  is  possible 
for  us  to  do.  If  business  continues  as  good 
as  it  is  at  present,  I  will  get  a  bicycle  next 
spring.  All  the  young  fellows  are  getting 
one,  and  I  am  getting  almost  old  enough  to 
learn  to  ride  one  myself." 


A  HANDSOME   WINDOW   DISPLAY. 

THE  many  retail  hardware  merchants 
who  visit  the  wholesale  department  of 
the  W.  Bingham  Co.,  Cleveland, 
Ohio,  might  with  profit  to  themselves  make 
more  than  a  cursory  examination  of  the  very 
handsome  and  striking  window  display  con- 
tinually made  in  their  retail  stores.  A 
Hardware  reporter,  who  was  recently  in 
Cleveland,  was  impressed  with  the  good 
taste  of  one  window  in  particular.  This  was 
draped  in  some  soft,  fluffy,  white  material  as 
a  background,  and  was  devoted  to  the  dis- 
play of  shaving  tools  and  utensils  of  every 
description.  Among  them  were  razors  from 
England,  razors  of  home  production,  safety 
razors  and  razors  of  all  styles,  shapes  and 
manufacture,  in  endless  variety.  One  could 
see  shaving  mugs,  stands,  mirrors,  strops, 
hones  and  brushes  of  all  kinds.  In  fact,  the 
whole  display  was  a  hospitable  invitation  to 
come  in  and  buy  the  wherewithal  to  become 
clean  for  the  Easter  Sunday,  which  was  at 
that  time  close  at  hand.  The  hardware 
merchant  who  has  learned  that  goods  well 
displayed  are  half  sold,  has  had  a  lesson 
taught  him  that  will  bring  cash  direct,  and 
profitable  advertising  for  future  trade. — 
N.Y.  Hardware. 


NOVA  SCOTIA  COAL. 

Two  members  of  Parliament  arrived  at 
Ottawa  Monday  for  the  first  time  this  ses- 
sion, Mr.  Corbould,  M.P.  for  Westminster, 
B.C.,  and  DavH  McKeen,  M.P.  for  Cape 
Breton,  N.S.  Mr.  McKeen  is  general  man- 
ager of  the  Dominion  Coal  Co.,  the  combi- 
nation of  United  States  and  Canadian 
capitalists,  also  known  as  the  Whitney 
syndicate,  which  has  acquired  such  exten- 
sive interests  in  Nova  Scotia.  He  says  that 
the  railway  which  the  company  is  building 
through  to  Louisburg  will  be  completed  in 
time  for  the  beginning  of  coal  shipments 
from  that  port,  when  the  eastern  ports  are 
closed  by  ice  next  year.  Heretofore  ship- 
ments from  the  Cape  Breton  coal  mines 
have  ceased  with  the  close  of  navigation 
at  Sydney  harbor,  Port  Caledonia  and  the 
neighboring  ports.  Mr.  McKeen  is  confident 
that  with  the  railway  from  the  mines  to 
Louisburg,  coal  can  be  shipped  the  whole 
year  round  to  Halifax  and  St.  John  for 
transportation  by  rail  to  the  Upper  Provinces, 
as  well  as  to  the  United  States. 
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SUCCESS— HOW   TO  WIN  IT. 

EVERY  ironmonger  is  in  business  for  the 
purpose  of  making  money  and  suc- 
ceeding. The  majority,  we  have  reason 
to  believe,  achieve  this  object— somedo  not, 
because,  generally,  they  have  mistaken  their 
vocation,  overestimated  their  abilities,  or 
not  been  sufficiently  alive  to  the  opportuni- 
ties and  developments  presented  by  their 
trade.  The  trade  is  not  for  the  drones,  but 
it  is  for  the  energetic,  enterprising,  steady, 
wide-awake,  and  up-to-date  business  men. 
Slow  men  are  out  of  place  with  us,  and  in 
the  race  of  lite,  with  trade  and  commerce 
becoming  moie  complicated  and  exacting, 
andmore  keenly  competitive  with  every  added 
monthandyear,those  whocreepblindlyalong 
behind  their  swiftly  progressing  fellows  are 
early  stranded.andneverget  within  sight  of  the 
haven  they  have  been  vainly  seeking,  trust- 
ing to  others,  to  luck  or  to  Providence,  to 
do  for  them  that  which  it  was  their  duty  to 
accomplish  for  themselves.  That  Providence 
takes  care  of  those  who  indicate  their  de- 
termination to  do  all  that  is  possible  in  their 
own  behalf  is  true  of  ironmongers  as  of 
others,  and  it  is  worth  remembering  that  it 
is  so.  We  have  no  belief  in  "luck  "or  in 
the  want  of  it.  If  a  man  turns  out  a  failuie, 
and  his  business  goes  to  the  wall,  there  are 
usually  good  and  sufficient  reasons  for  it, 
although,  perhaps,  he  is  not  aware  of  them, 
and  would  be  the  last  to  admit  their  possi- 
bility. On  the  other  hand  "luck"  will  not 
prevent  a  man  succeeding  if  he  means  to  do 
so,  has  the  proper  spirit  in  him,  and  uses 
suitable  means  for  the  attainment  of  his 
laudable  object.  Why  do  men  in  business 
fail  ?  The  reason  is  generally  that  they  do 
not  know  the  secrets  of  success,  or  having 
the  knowledge,  fail  to  utilize  it.  Do  not 
spend  your  time  in  the  useless  comparison 
of  your  own  business  with  that  of  others. 
Study  others'  methods,  work  on  their  lines 
if  better  than  your  own,  but  work  hard 
enough,  and  you  will  speedily  bring  yourself 
and  your  business  out  of  the  Slough  of 
Despond. 

It  is  a  time-honored  proverb,  and  one 
which  often  applies  truly,  that  "  Money 
makes  money,"  but  its  application  is  not 
universal.  The  truth  of  the  proverb  de- 
pends upon  who  owns  the  money,  and  how 
he  manages  it.  Tie  a  sovereign  up  and  lock 
it  in  a  drawer,  and  you  will  not  be  likely  to 
find  it  has  grown,  however  long  you  have  it. 
Money  of  itself  does  not  make  money — it 
has  no  power  of  "  putting  on  weight" — lying 
idle.  Money  must  be  held  to  start  a  busi- 
ness, but  it  is  not  necessary  you  should  be 
overloaded  with  it,  valuable  and  useful  as  it 
is.  It  is  possible  to  have  too  much  capital 
in  the  best  of  businesses,  if  for  no  other  rea- 
son than  that  the  fact  of  your  having  more 
money  than  you  require  for  the  conduct  of 
your  business  will  tend  to  make  you  relax 
your  efforts  and  attention.  To  have  to  care- 
fully husband  resources  will  cause  that  in- 


creased exertion,  keen  supervision,  and  me- 
thodical and  lively  care,  which  aie  essential 
to  make  success,  or,  if  you  are  already  suc- 
cessful, to  further  improve  your  position  by 
adding  to  your  success  and  prosperity. 
Skilful  management  is  more  important  than 
the  money  itself,  and  by  the  exercise  of  this 
have  been  fostered  the  fortunes  of  successful 
traders. 

Depend  upon  yourself.  Attend  to  your 
own  business,  and  leave  other  businesses 
alone.  But,  however  good  a  man  you  may 
be,  you  cannot  attend  to  your  business  unless 
you  know  it  and  understand  it  thoroughly. 
This  cannot  be  unless  you  have  studied  it 
by  personal  and  earnest  application,  educat- 
ing yourself  increasingly  in  every  detail,  and 
made  yourself  familiar  with  its  every  change 
and  development.  You  will  not  deserve  to 
succeed,  or  have  any  right  to  expect  success, 
unless  you  know  your  own  trade  thoroughly; 
and  the  knowledge  of  to-day  will  not  do  for 
three  months  hence.  You  must  be  up-to- 
date,  familiar  with  the  very  latest  matters  of 
interest  affecting  your  business,  and  to  have 
this  knowledge,  one  essential  is  the  most 
careful  and  regular  perusal  of  the  trade  paper. 
Where  the  master  understands  his  work  the 
labors  of  his  assistants  will  be  more  faithfully 
performed.  Your  employes  will  make  mis- 
takes, even  those  most  valuable  and  most 
highly  paid.  The  constant  care  of  the  well- 
informed  master  will  detect  the  blunders, 
and  every  new  mistake  discovered  will  be  a 
lesson  which,  if  learnt,  will  effectually  pre- 
vent the  recurrence  of  a  similar  blunder. 
"All  right;  I've  caught  on  to  something  to- 
day, and  I  will  never  be  cheated  in  that  way 
again."  It  is  in  this  way  the  most  useful  ex- 
perience is  gained,  if  you  do  not  lose  too 
much  before  you  are  sharp  enough  to  learn 
the  lesson. 

"  Goods  well  bought  are  half  sold"  is  a 
sound  maxim,  and  buying  goods  is  even 
more  important  than  selling  them  well,  for 
you  cannot  do  the  latter  unless  wisdom  and 
smartness  have  been  used  in  the  preliminary 
proceeding.  Large  houses  can  employ  their 
special  buyer,  a  man  with  an  unusual  know- 
ledge of  the  special  branches  of  the  trade  in 
which  his  firm  deals.  But  every  smaller 
ironmonger  must  buy  for  himself,  and  must 
exercise  the  greatest  care  in  the  process.  To 
do  this  successfully  you  must  not  disdain  to 
listen  attentively  to  the  information  which 
can  be  imparted  by  the  travelers.  And,  for 
a  small  business,  do  not  over-buy  and  load 
yourself  with  more  stock  than  you  want, 
especially  of  goods  the  future  sales  of  which 
are  purely  speculative.  Dead  stock  will  take 
up  valuable  room,  and  may  better  be  left  out 
of  your  annual  balance-sheet  than  put  in  at 
a  value  it  would  never  fetch,  and  so  give 
you  a  false  impression  of  the  worth  of  what 
you  are  holding.  Keep  yourself  posted  as 
to  the  market,  study  with  care  the  advertis- 
ing columns  of  the  trade  paper  to  see  what 
the  principal  manufacturers  are  offering, 
and  you  will  always  be  noticing  something 


new  and  good  in  which  you  can  trade  profit- 
ably. Study  also  all  "  novelties  "  with  care, 
and  buy  them  if  they  are  suitable  for  your 
locality.  Watch  also  foi  every  new  sugges- 
tion for  adding  a  new  branch  to  your  busi- 
ness ;  in  short,  study  with  care  your  Iron- 
mongery. 

Then  you  have  got  to  sell  successfully. 
Well,  advertise  !  Let  the  public  know  it  is 
at  your  business  house  they  will  get  their 
needs  supplied.  The  most  successful  trades- 
men are  those  who  advertise. 

Keep  some  standard  lines  of  well-adver- 
tised specialties,  the  margin  of  profit  on 
which  is  very  small.  The  practice  pays. 
It  has  been  adopted  generally,  and  with 
marked  success,  by  the  storekeepers  who 
have  robbed  you  of  enough  trade  already. 
The  commodity  itself  may  not  pay  for  the 
handling,  but  to  relinquish  its  sale  will  al- 
most certainly  react  to  your  disadvantage. 
If  you  tell  a  customer  there  is  not  sufficient 
profit  on  the  article  to  make  it  worth  your 
handling,  he  will  go  to  another  ironmonger's 
or  to  the  stores  where  it  is  kept,  and  may 
transfer  the  whole  of  his  custom  to  your 
rival.  The  customer  will  probably  reason 
with  himself  that  if  he  can  get  one  article 
cheaper  from  your  rival,  he  can  get  all,  and 
the  logical  sequence  will  be  that  you  will 
lose  a  customer.  The  keeping  of  unprofit- 
able articles  in  stock  does  not,  of  course, 
pay  from  a  direct  standpoint,  but  it  does 
from  an  indirect  one.  Suppose  you  make  no 
money  on  one  sale,  you  have  given  the  cus- 
tomer what  he  wanted,  and  it  stands  to  rea- 
son he  will  return  and  purchase  something 
which  it  will  pay  you  to  sell  him  ;  whereas, 
if  you  turn  him  away  unsatisfied,  while  a  ri- 
val gives  him  what  he  is  seeking,  the  likeli- 
hood is  that  his  future  patronage  will  be 
given  to  him,  and  not  to  you.  It  is  an  absurd 
idea  that  if  you  sell  a  specialty  at  a  low 
figure,  customers  will  rush  to  your  shop  for 
that  article,  and  for  that  article  only.  They 
will  look  upon  vou  as  the  best  man  from 
whom  to  buy  all  their  ironmongery. 

Your  customers  must  have  courteous  at- 
tention in  your  shop  if  business  is  to  increase. 
This  rests  directly  with  your  assistants,  but 
primarily  with  yourself.  Treat  the  assist- 
ants well — you  will  only  keep  those  who  de- 
serve it — and  the  contented  staff  will  not 
spare  themselves  in  looking  after  your  in- 
terests. Avoid  making  favorites,  but  ad- 
vance the  most  competent,  showing  rewards 
are  to  be  earned  in  your  house  by  the  intelli- 
gent, cheerful  work  of  those  who  remain  in 
your  service.  It  will  give  you  a  hopeful 
staff,'and  hope  engenders  peace  and  goodwill 
when  discontent  engenders  moroseness  and 
the  desire  to  injure  the  business  instead  of 
improving  it.  Opportunities  are  always  oc- 
curring for  the  exhibition  of  consideration 
toward  the  employes,  and  they  can  be  seized 
without  in  any  way  reducing  the  respect  in 
which  the  assistants  hold  you.  A  good 
master  is  more  certain  to  make  his  business 
a  success  than  a  harsh  and  inconsiderate 
employer.  The  latter  must  make  all  the 
trade  for  himself.  The  employer  who  treats 
his  assistants  well  will  have  in  very  truth 
assistance  of  the  very  best  and  most  valuable 
kind.— Ironmonger. 


HARDWARE. 


Hints  for  Retail  Advertising. 


CONGLOMERATED  ADVERTISING. 

BV  nath'l  c.  fowler,  jr. 

THE  editor  of  Hardware  Merchant 
has  requested  me  to  furnish  a  series 
of  twelve  articles  on  successful  pub- 
licity. I  am  not  an  advertising  agent,  nei- 
ther place  advertising  nor  receive  commis- 
sion, my  business  profession  being  exclu- 
sively that  of  preaching  and  practicing  the 
trade-bringing  doctrine  of  the  successful 
presentation  of  every  line  of  trade,  from  the 
people's  standpoint,  for  the  people  are  the 
buyers,  and  from  the  people  comes  busi- 
ness. What  the  people  want,  not  what  the 
merchant  wants,  is  what  the  seller  must 
give  the  buyer,  annihilating  his  own  ideas, 
so  far  as  they  conflict  with  general  public 
opinion.  Conglomeration  is  the  thief  of  pro- 
fitable advertising.  Ninety-nine  per  cent, 
of  all  advertisers  say  too  much  in  their  an- 
nouncements, using  from  two  to  ninety-nine 
times  too  many  words  in  telling  their  stories. 
A  great  percentage  of  the  members  of  the 
public  believe  that  advertising  does  not 
affect  them,  and  with  that  feeling  always 
before  them  they  pretend  not  to  read  adver- 
tisements, and  they  certainly  do  not  read  the 
advertisement  that  is  a  dry  assortment  of 
articles  for  sale,  so  mixed  up  that  the  adver- 
tiser himself  can  hardty  tell  what  he  is  an- 
nouncing. The  advertisement  that  tells  is 
the  advertisement  which,  in  whole  or  in  part, 
can  be  absorbed  at  a  single  glance,  and 
which  contains  one  word,  or  one  sentence, 
either  well  describing  or  presenting  the 
goods,  or  suggesting  in  the  most  emphatic 
way  that  the  reader  continue  his  reading 
through  the  descriptive  matter.  A  success- 
ful advertisement  is  generally  of  two  parts 
— the  heading  or  headlines,  with  the  des- 
cription or  argument  following.  The  head- 
ing of  every  advertisement,  particularly  if  the 
advertising  space  be  limited,  must  be  so 
short,  and  contain  so  few  words,  that  it  can 
be  easily  read  at  a  considerable  distance, 
and  cannot  escape  the  eye  glancing  over  the 
page,  no  matter  how  many  advertisements, 
or  how  much  interesting  reading  matter, 
may  be  upon  that  page.  Fortunate,  indeed, 
is  the  man  who  can  invent  one  word  for  a 
heading,  for  one  word  is  better  than  two,  and 
two  are  better  than  three.  A  heading  of 
more  than  five  words,  unless  the  space  con- 
taining the  advertisement  is  very  large,  is 
generally  ineffective,  at  any  rate  much  more 
ineffective  than  a  heading  containing  less 
words.  Better  have  the  majority  of  readers 
read  a  short  advertisement  than  to  have  few 
readers  read  the  whole  of  a  long  advertise- 
ment. He  who  wants  a  certain  thing 
naturally  notices  the  advertisement  that  pre- 
sents that  thing  at    the    exclusion  of  other 


things,  and  feels  that  the  advertiser  is  mak- 
ing a  special  effort  to  sell  that  article,  which 
indicates  that  he  is  selling  it  for  less  than 
regular  price,  or  that  he  has  a  superior  arti- 
cle at  regular  price.  There  is  no  objection 
to  enumerating  the  articles  you  sell  at  the 
bottom  of  the  advertisement  in  small  type, 
but  an  advertisement  should  seldom  present 
conspicuously  more  than  one  article,  or  two 
articles  at  the  most,  at  the  same  time  in  the 
same  advertisement.  Whenever  it  is  neces- 
sary to  present  more  than  two,  better  divide 
the  advertisement  up  into  distinct  sections, 
each  one  complete  in  itself  and  each  one  de- 
voted to  some  particular  line.  The  adver- 
tisement should  leave  something  for  the 
salesmen  to  say.  It  is  simply  the  fore- 
runner— that  which  brings  a  person  to  the 
store,  where  the  quality  of  the  goods  and  the 
quality  of  the  salesmen  must  close  the  busi- 
ness. The  advertisement  has  no  more  right 
to  do  the  work  of  the  salesman  than  has  the 
salesman  a  right  to  stand  in  the  street  re- 
peating the  advertisement  to  passers-by, 
who  will  not  listen.  Advertising  will  not 
sell  goods.  That  is  the  salesmen's  business. 
The  merchant  should  confine  the  salesmen 
to  their  business  and  the  advertising  to  its 
business.  There  are  times  when  it  is  neces- 
sary to  advertise  a  line  of  goods,  but  gener- 
ally one  kind  of  that  line  may  be  brought 
out  conspicuously,  followed  by  a  descrip- 
tion of  the  rest  of  the  line,  but  in 
this  case  the  description  of  the  other 
things  should  be  as  brief  as  possible, 
and  occupy  not  exceeding  one-fourth  of 
the  advertisement.  Never  use  fancy  or 
script  type  in  an  advertisement.  There  is 
nothing  like  gothic  or  full  face  letters  for  an 
advertisement ;  they  are  easily  read,  and 
don't  occupy  more  space  than  they  deserve. 
You  have  something  to  say.  Say  it  as  you 
would  in  a  telegram.  Put  your  strong  words 
first,  and  almost  as  strong  words  last,  and 
fill  in  between  with  the  smallest  number  of 
words  to  give  people  an  idea  of  your  mean- 
ing. Don't  tell  them  too  much  ;  let  them 
use  their  own  intelligence  ;  let  them  argue 
among  themselves  the  advantages  of  your 
goods.  Make  it  so  they  will  be  surprised 
when  they  see  the  goods.  A  description  of 
any  article  of  manufacture,  or  of  any  spot  of 
nature,  which  exceeds  the  real  thing,  pre- 
vents people  from  appreciating  it  to  its  full 
advantage.  A  description  should  be  strong, 
and  yet  it  should  leave  room  for  the  imagin- 
ation to  work,  and  should  often  underesti- 
mate slightly,  that  the  buyer  may  find  some- 
thing beyond  what  he  anticipated.  1  pre- 
sent two  examples  of  advertisement  setting. 
One  represents  the  average  newspaper  ad- 
vertisement. The  other  presents  but  one 
article,  in  the  briefest  manner,  and  in  such  a 
way  that  it  should  attract  attention. 


JOHN  SMITH, 

DEALER  IN 

Hats,  Caps,  Furs, 

Choice  Groceries,   Fine  Teas, 

Nails,  Screws,  Hardware, 
Buggies,    Wagons,    Carriages, 

Boots,  Shoes,  Rubbers,  Watches, 
Clocks,  Silverware,  Jewelry.  Every 
variety  of  Dry  Goods,  Drugs,  Chemi- 
cals, Patent  Medicines,  Chamber 
Sets,  Parlor  Suites,  Rattan  Chairs, 
Pipes,  Cigars  and  Tobacco,  Electric 
Fixtures  and  Lamps,  and  Books. 

JOHN  SMITH, 

44   Smithville    Ave.,    Smithville. 

Note — Cottage  house,  half  milefrom 
depot,  ten  rooms  and  bath,  stable  con- 
nected, 15,000  ft.  of  land,  for  sale  cheap. 


WANT  A 


RAKE 


We  sell  as  low  as  we 
can  — lower  than  ever 
before. 

We  have  too  many. 
We  are  after  cash. 


JOHN  SMITH,  44  Smithville  Av. 


THE  BICYCLE  BUILT  FOR  TWO. 

In  the  way  of  "  bicycles  built  for  two " 
nothing  is  so  cute  as  the  "  baby  attachment  " 
which  is  to  be  seen  every  day  in  the  park, 
remarks  a  contemporary.  A  little  seat  or 
chair  is  fastened  in  front  of  the  rider  (pre- 
sumably a  fond  father),  and  there  the  little 
mite — often  not  able  to  walk — sits,  strapped 
securely  in,  while  the  machine  goes  spin- 
ning over  hill  and  dale.  The  cradle,  or 
even  the  slipper,  not  to  mention  paregoric, 
are  not  in  it  as  baby  pacifiers  compared 
with  the  latest  new-fangled  family  bicycle. 


HARDWARE. 


FeilCe    Wire    Annealed,  Oiled  and  Annealed,  Galvanized. 


Barb  Wire 


Fence  Staples 


AT  LOWEST   PRICES 


H.  S.  HOWLAND,  SONS  &  CO. 


} 


WHOLESALE  HARDWARE  MERCHANTS 

ORDERS 
SOLICITED. 


37  Front  Street  West,    TOFOIltO. 


A  VERSATILE  VARNISH  MAKER. 

ALDERMAN  Henry  Clarke,  a  mem- 
ber ot  the  firm  of  Mander  Bros., 
varnish  manufacturers,  Wolverhamp- 
ton, England,  was  in  Montreal  the  other 
day,  accompanied  by  his  wife. 

The  Star,  referring  to  his  visit,  said  : 

Mr.  Clarke  has  been  making  a  six  month's 
trip  around  the  world  and  is  now  on  his  way 
home,  having  taken  passage  on  the  Ma- 
jestic which  leaves  New  York  on  Saturday. 

Mr.  Clarke  is  one  of  the  most  influential 
members  of  the  County  Council  of  120  mem- 
bers, of  London,  also  a  member  of  the 
Chamber  of  Commerce  of  London.  The 
County  Council  is  one  of  the  most  important 
and  powerful  organizations  in  England,  hav- 
ing full  charge  of  all  the  municipal  govern- 
ment of  London,  and  having  to  govern  a 
population  greater  than  that  of  the  Domin- 
ion of  Canada.  He  is  a  partner  of  the  famous 
varnish  firm  of  Mander  Brothers,  of  Wolver- 
hampton, and  is  also  a  heavystock-holder  in 
the  Hudson  Bay  Company. 

Mr.  Clarke  is  famous  in  England  as  the 
founder  of  the  penny  savings  bank,  and  a 
system  of  quick  and  simple  banking  that  has 
never  been  excelled.  These  banks  were 
established  in  1858  and  are  philanthropic 
institutions  of  great  scope.  During  the  first 
hour  and  a  half  the  bank  was  opened  700 
depositors  were  handled,  which  speaks  vol- 
umes for  the  system  employed.  The  London 
Times,  realizing  the  great  good  of  such  in- 
stitutions, did  everything  in  its  power  to 
help  them  along,  and  gave  them  the  credit 
of  alleviating  to  a  great  degree  the  sufferings 
of  the  great  cotton  famine  of  i860.  As  all 
the  labor  of  bookkeeping,  tellers,  etc  ,  is  vol- 
untary, these  banks  are  opened  only  once  a 
week  for  business  at  8  p.m.  The  ability  to 
handle  the  savings  of  the  poor,  demonstrated 
by  these  banks,  was  the  reason  for  the  estab- 
lishment of  the  Government  P.O.  savings 
banks. 


What  Mr.  Clarke  prides  himself  most  on, 
however,  is  the   organization  and  establish- 
ment of  the  Chamber  of  Arbitration  of  Lon- 
don, which  is  backed  by  the  London  County 
Council  and  Corporation.     The  purposes  of 
this   tribunal   are  the   simplification  of  the 
present  ponderous  legal  methods  of  settling 
business  disputes.     It  is  for  the  settlement 
of  all  kinds  of  differences  and  disputes  that 
may  arise  in  business.     "  Such   disputes," 
said  Mr.  Clarke,  "  often  occur  not  because 
one  man  wants  to  get  the  better  of  another, 
but  because  there  are  always  two  sides  to 
every  story.     We   do   away   with  the  long, 
unnecessary   delays  of  law,  and  save   time 
and  great  expense.      Our  chief  officer  is  a 
lawyer,  and  we  are  under  the  joint  control 
of  the  Council  and  Corporation  of  London. 
There  is  a  panel  of  1,300  arbitrators,  made 
up  of  men  in  every  avenue  of  business  and 
professional     life,    all    trades    and    occu- 
pations   being    represented.     Any   man    in 
England   can    appeal    to   the  Chamber  of 
Arbitration    by   the    payment    of   a   small 
fee.     The  modus  operandi  of  the   chamber 
is  as  follows  :  A  disputant  calls  on  the  regis- 
trar, who  has  them  sign  a  paper   called  a 
form  of  submission,  by  which   they  agree  to 
abide  by  the  rules  and  regulations  of  the 
chamber.     Neither  party  can  retract.    They 
then  have  the  option  of  selecting  one,  two 
or  three  names  from  the  panel  of  thirteen 
hundred    arbitrators.       The    arbitrator    or 
arbitrators,  as  the   case  may  be,  appoint  a 
day  not  later  than  eight  days  distant  for  the 
hearing  of  the  case.      They  meet,  state  the 
case,  the    witnesses  are  heard,  and  by  a 
recent  act   of   Parliament   arbitrators  may 
exact  an  oath.    When  both  sides  of  the  story 
are  heard  the    arbitrator  renders  his    de- 
cision, which  is  final  and  as  binding  as  a 
verdict    of   a     jury,    and     is     recoverable. 
There   is  no  appeal   against    this   decision 
except    when    it    can   be    shown   that    the 
amitrator  was  corrupt.     I  am  glad  to  be  able 
to  say  that  the  Chamber  has  worked  well, 


and  given  satisfaction  to  disputants,  lawyers 
and  arbitrators.  -It  has  been  in  operation 
about  18  months  and  it  has  been  found  that 
all  cases  are  decided  within  1 5  days  and  the 
average  fees  are  .£5  15s.,  so  that  it  has  ful- 
filled the  expectations  of  its  promoters.  I 
established  a  tribunal  of  arbitration  at  Mel- 
bourne, Australia,  a  few  weeks  ago,"  con- 
cluded Mr.  Clark,  "at  the  opening  exercises 
of  which  Premier  Patterson  took  an  active 
part.  We  have  other  such  tribunals  at 
Leeds,  Manchester,  Sheffield,  Liverpool, 
and  Cardiff."  Aid.  Clarke  has  been  shown 
the  city  by  Walter  H.Cottingham,  of  Walter 
H.  Cottingham  &  Co.,  who  are  agents  for 
Mander  Bros.,  in  Canada.  He  had  not  been 
here  for  25  years  and  found  a  great  change. 

STANDARD  OIL  MONOPOLY. 

The  N.   Y.   Herald   says:     "During  the 
past  three  or  four  weeks  private  cable  des- 
patches announce  important  negotiations  as 
having  been  held  in  Paris,  between  the  rep- 
resentatives of  the  Standard  Oil   interests 
and  the  Russian  oil  companies,  resulting  in 
a  division  of  the  entire  world's  markets  be- 
tween these  two  great  distributing  and  pro- 
ducing agents.     A    territorial  division   was 
made,  which  is  said  to  consist  of  a  linedrawn 
north  and  south  through  Europe,  in  a  some- 
what irregular  manner.     The  Standard  is  to 
have  the  monopoly,  it  is  said,   of  the  British 
islands,  France,    and   most   of  the  western 
portion  of  Europe,  including  a  part  of  the 
German  empire.     The  Russian  companies 
will  be  probably  unmolested  by  competition 
east  of  this  dividing  line,  and  make  their  own 
market  for  the  vast  territory  of  Asia.     The 
Russian  companies  have  gained  rapidly  for 
several  years   in    China,  India,  and  Japan, 
and  are  now  doing  considerably  more  than 
one-half  of  the  business   of  those  countries. 
It  is  understood  the  Standard  agrees  to  give 
most  of  this  section  of  the  world  to  the  Rus- 
sian companies  in  consideration  of  getting 
control  of  the  countries  of  western  Europe." 


HARDWARE. 


A  NEW  CLASS  OF  CUSTOMERS. 

HOW  many  tradesmen,  we  wonder,  ever 
consider  whether  the  children  are 
worth  attention  as  customers?  queries 
Hardwareman,  Birmingham.  This  is  a  com- 
plex world,  and  the  relations  of  each  of  us 
to  everybody  else  are  governed  by  a  multi- 
tiplicity  of  fine  influences  that  cannot  be 
traced,  much  less  weighed.  We  are  strong- 
ly of  the  opinion  that,  as  a  policy,  the  chil- 
dren are  not  to  be  despised,  or  given  the 
cold  shoulder,  without  a  loss  in  some  degree. 
Or  rather,  we  ought  perhaps  to  say  that, 
given  the  right  conditions  of  neighborhood, 
a  judicious  effort  to  interest  the  children  is  a 
pretty  certain  passport  to  the  grateful  pat- 
ronage of  their  elders.  No  doubt  the  natu- 
ral instinct  of  the  business  man  is  to  deal 
very  summarily  with  the  immature  customer, 
actual  or  potential.  It  is  the  habit  of  many 
men  to  deal  with  every  customer  as  an  iso- 
lated unit,  and  as  though  he  could  never  by 
any  possibility  influence  anyone  else  to  be 
or  not  to  be  another  customer.  Such  an 
one  would  scarcely  bring  himself  to  the 
pitch  of  regarding  the  boys  and  girls  of  his 
neighborhood  as  having  any  conceivable 
power  of  promoting  his  interests.  And  yet 
they  have — unquestionably  they  have.  We 
should  very  much  like  to  see  the  experiment 
tried.  Let  us  take  a  good  or  medium  residen- 
tial district, and  let  us  suppose  the  local  iron- 
monger imbued  with  the  power  of  question- 
ing in  his  own  mind  all  the  odd  nooks  and 
corners  of  life  and  life's  lessons  for  the  ways 
and  means  of  attaching  to  himself  the  in- 
terest of  the  public  from  whom  he  must  seek 
his  buyers.  And  let  us  further  suppose  that 
on  some  especially  inspired  occasion  the 
thought  comes  to  him  that  new  and  untried 
possibilities  lie  in  the  youths  of  both  sexes 
who  pass  his  shop  with  more  or  less  frequen- 
cy. Acting  upon  this  inspiration  which  at- 
tracts him  from  its  novelty  as  well  as  its  pro- 
mise, he  begins  to  devote  a  window  now  and 
then  especially  to  this  young  and  unproduc- 
tive class,  who  would  be  veritable  spend- 
thrifts if  they  ever  had  any  money  to  spend. 
But  this  apparently  discouraging  fact  does 
not  discourage  him,  since  he  looks  beyond 
their  pockets.  Having,  then,  inaugurated 
his  scheme,  he  devotes  as  anxious  thought 
to  the  procuring  and  arranging  of  tempting 
baits  as  if  he  had  millionaires  to  deal  with. 
When  he  shows  steel  toys,  or  boxes  of 
tools,  or  diminutive  watering  pots  and  dust 
pans  and  brushes  and  penny  savings  banks, 
and  the  host  of  things  that  might  be  ex- 
pected to  charm  the  eyes  of  children,  he 
always  has  some  goods  that  are  certain  to 
be  low  enough  in  price  to  meet  even  their 
tiny  toy  pocket-books,  and  he  is  very  care- 
ful to  display  window  tickets  that  are  parti- 
cularly composed  with  a  view  to  convey  the 
impression  that  this  is  the  children's  iron- 
monger. By  these  acts  he  draws  them  not 
only  to  the  window,  but  presently  into  his 
shop,  and  then  the  real  attempt  at  conquest 


begins.  Not  a  boy  or  a  girl  leaves  that  shop 
without  being  made  to  feel  that  it  is  a  very 
nice  shop  to  visit,  and  that  he,  or  she,  will 
go  again.  The  charm  of  shopping  has  its 
unfledged  as  well  as  its  ripe  stage,  but  it 
seldom  has  any  chance  of  expression,  since 
shopkeepers  seem  to  conspire  to  frown  upon 
it.  When,  therefore,  the  budding  delight  in 
shopping  finds  itself  encouraged,  it  may  be 
trusted  to  make  the  most  of  it,  and  it  will 
not  be  very  long  before  our  experimenter 
will  find  he  has  conquered  both  the  shyness 
and  embarrassing  lack  of  cash,  and  secured 
his  new,  if  not  very  profitable,  class  of  young 
customers.  If  this  were  all,  the  game  might 
not  be  worth  thp  candle,  but  it  surely  is 
not  all.  In  spite  of  painful  examples  to 
the  contrary,  there  are  few  parents  who  do 
not  feel  kindly  disposed  to  whosoever  is  at- 
tentive to  their  children,  and  captures  their 
interest.  Eager  tongues  carry  these  tidings 
home  again  and  again,  for  children  talk 
freely  and  warmly  of  what  interests  them. 
Curiosity  or  gratitude  must  sooner  or  later 
work  the  charm  that  will  draw  the  older  foot- 
steps to  the  doors  that  are  so  invitingly  open 
to  the  younger  ones,  and  the  deed  is  done, 
the  real  end  compassed.  Let  us  grant  that 
this  is  more  or  less  a  fancy  picture — who 
will  say  it  is  not  Dased  on  a  truth  in  human 
nature  ?  And  more  than  that,  who  can  say 
that  it  is  only  an  idle  dream  till  he  has  set 
himself  to  prove  that  it  is  baseless  ?  If,  in 
the  result,heshould  find  that  it  was  his  philo- 
sophic scepticism,  and  not  our  reasoned 
belief,  that  lay  in  dreamland,  he  would  be 
too  agreebly  surprised  at  the  discovery  to 
feel  vexed  that  he  had  been  wrong. 


UTILIZATION    OF   GARBAGE. 

THE  subject  of  the  utilization  of  town 
refuse  has  been  referred  to  from  time 
to  time  in  these  columns,  says  Iron 
Age,  and  it  is  one  which  is  attracting  an  in- 
creased amount  of  attention  in  this  country. 
In  several  cities  of  the  United  States  there 
have  been  established  various  forms  of  cre- 
matories and  destructors  for  garbage,  but 
hitherto  this  material  has  not  been  turned  to 
any  very  profitable  account,  as  is  the  case  in 
several  European  cities.  The  following  de- 
tails respecting  the  Livet  process  of  utilizing 
city  refuse  will,  therefore,  be  found  interest- 
ing This  process  is  being  favorably  regard- 
ed in  Europe,  where  it  has  been  adopted  in 
several  quarters  : 

The  Livet  apparatus,  as  described  by 
English  journals,  involves  the  rapid  and 
economical  generation  of  heat  in  furnaces 
and  the  utilization  of  dust  and  refuse  for  elec- 
tric lighting.  There  is  no  novelty  about  the 
special  objects  of  this  process,  which  are  :  i. 
The  disposal  of  solid  town  refuse,  whether 
wet  or  dry,  by  burning.  2.  The  utilization 
or  the  conversion  of  the  products  of  the  com- 
bustion of  the  said  refuse  into  steam.  3. 
The  employment  of  the  steam  so  generated 
for  electric  lighting,  for  pumping  sewage  and 


for  a  variety  of  other  purposes.  4.  The  manu- 
facture of  a  kind  of  cement  or  mortar  out  of 
the  residue  or  by-products  of  combustion, 
or  the  use  of  them,  in  combination  with  tar 
or  bitumen,  for  footpaths  and  sidewalks,  or 
the  employment  of  the  clinker  for  the  founda- 
tion or  bottoming  of  ordinary  roads.  The 
special  feature  of  this  furnace  is  that  the 
form  of  the  flues  is  such  as  will  utilize  the 
increasing  weight  of  the  products  of  combus- 
tion of  gases  as  they  travel  toward  the 
chimney,  promote  a  high  velocity  of  the  air 
passing  through  the  furnace  bars,  produce  a 
rapid  combustion  with  intense  heat,  and 
cause  the  gases  themselves  to  pass  suffici- 
ently slowly  through  the  flues  to  part  with  all 
their  useful  heat  before  they  escape  into  the 
atmosphere. 

The  process  is  greatly  facilitated  by  the 
fact  that  the  solid  refuse  of  English  cities 
contains  about  80  per  cent,  of  mixed  cinders 
and  ashes,  and  thus  provides  in  a  great  de- 
gree the  materials  for  its  own  ignition  and 
combustion.  The  method  adopted  in  Eng- 
lish cities  is  to  deliver  the  refuse  free  of 
charge  at  the  furnace  mouth  in  a  raw  state, 
and  shovel  teed  it  into  the  fire  without  any 
preliminary  drying,  shifting,  or  screening — 
an  important  point  in  the  process.  There  is 
no  unpleasant  odor,  as  the  high  temperature 
and  great  force  of  draft  secure  complete 
combustion.  The  average  quantity  of  rub- 
bish burned  per  hour  per  square  foot  of  grate 
surface  of  the  Livet  generator  is  33  pounds, 
and  4  pounds  of  water  is  evaporated  per 
pound  of  rubbish  containing  20  per  cent,  of 
moisture.  There  is  an  excellent  arrange- 
ment by  which  the  flues  are  kept  perfectly 
tree  and  unclogged,  even  after  months  of 
use  ;  the  progression  of  the  gases  is  partially 
arrested  at  the  end  of  each  flue,  and  the  ob- 
jectionable light  dust  is  deposited  in  suitable 
expansion  chambers  or  pits,  which  can  be 
cleaned  out  as  required. 

The  value  to  a  city  of  an  effective  appar- 
atus for  refuse  utilization  is  shown  in  the  re- 
cent installation  at  Halifax,  Eng.,  which  is 
equal  to  the  production  of  current  for  supply- 
ing 10,000  incandescent  lamps  of  10  candle- 
power  for  six  hours  a  day,  when  3,000  tons  or 
one-third  of  the  rubbish  of  the  city  is  burned. 
If  the  capacity  of  the  plant  were  equal  to 
burning  all  the  rubbish  produced,  one  lamp 
to  each  inhabitant  could  be  supplied  for 
three  and  a- half  hours  daily. 

THE   CONSOLIDATED 

PLATE  GLASS 

COMPANY  OF  CANADA  (Limited) 
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Special  Discount  to  the  Trade. 


HARDWARE 


WE  TROT  IT  OUT 

.  .  THE  .  . 

Anderson  Pneumatic  Tire 


Made  on  a  scientific  principle,  which  proves  in  practice  to  be 
— well  you  must  see  it  and  try  it  yourself,  then  you  will  catch  your 
breath,  when  you  catch  the  idea. 

It  has  reciprocating  parts,  and  holds  on  to  the  rim  with  the 
grip  of  a  bull  dog. 

It  has  fits  !  !  !  Fits  almost  any  rim.  You  just  pump  the 
air  in  and  it  adjusts  itself.  It's  resilient  like  a  rubber  ball.  It 
neither  creeps  like  a  snail  nor  rolls  like  a  log. 

It  has  all  the  good  qualities  which  an  up-to-date  tire  must  have, 
and  in  addition  possesses  that  feature  which  they  all  lack,  viz  : — 

You  can  get  it  off  or  put  it  on  the  rim  without  breaking  your 
finger  nails,  using  a  screw  driver,  or  sending  it  to  the  shop  ;  a  child 
can  take  it  off  quickly  and  put  it  on  easily.  It  must  come  into 
universal  use,  and  with  that  in  view  we  have  put  the  price  as  low  as 
any  ordinary  good  tire  is  being  sold  in  the  market. 

We  guarantee  the  quality  of  material  used  in  its  manufacture. 


THE  ANDERSON  TIRE  CO, 


TORONTO 


LIMITED 


Star  Cycle  Works 


Wolverhampton,  England. 


CYCLE   RACK   PATENTS  APPLIED  FOR. 

FOR  the  season  of  1894  these  celebrated  Cycles  will,  for  the  first  time,  be  obtain- 
able in  Canada.  Hitherto  the  entire  output  of  our  extensive  works  has  been 
taken  by  the  English  home  trade.  Large  additions  to  the  works  and  plant 
have  greatly  increased  our  facilities,  and  we  are  now  ready  to  supply  the  Canadian 
demand.  Due  consideration  has  been  given  to  the  importance  of  minimum  weight, 
but  we  are  not  prepared  to  risk  our  reputation  for  RELIABILITY  by  committing 
ourselves  to  an  extreme  course. 

We  have  adopted  a  larger  diameter  and  lighter  gauge  of  tubing  in  the  construction 
of  our  Frames  and  Handle  Bars,  improved  and  detachable  Brake-work,  further 
improvements  in  Ball  Head  and  Handle  Bar  adjustments,  Dust-Proof  Crank  Bracket 
and  Hubs,  a  narrow  Tread  in  conjunction  with  improved  Pedal  Attachment  and 
dished  Chain  Wheel,  special  patterns  in  Tubular  Seat  Pillar,  Foot  Rest,  Step,  Brake 
and  Steering  Lock;  all  chains  will  have  Hardened  Links  and  be  of  a  higher  class 
than  heretofore  ;  a  neater  and  more  effective  Chain  Adjustment  ;  Chain  Wheels 
specially  milled  to  secure  free  running  ;  Nuts  reduced  to  a  minimum  of  sizes,  with 
Box-Spanner  to  fit  same,  parts  interchangeable,  high  standard  of  finish  throughout. 

A.   A.   ALLAN   &  CO. 

51  Bay  Street.  Canadian  Agents,  TORONTO. 


FOR  Parks,  Tennis  Courts,  College 
Lawns  or  large  Private  Grounds 
this  mower  is  acknowledged  the 
best.  Sold  complete  with  shafts  and 
seat.    25,  30,  35,  40  inch  cut. 


A.  R.  Woody  at  t  &  Co. 


GUELPH,  CANADA. 


Butter  is  Butter.... 


BUT  Bad  Butter  is  worse  than  Oleomargarine.  Just  so  with 
White  Lead.  LEAD  IS  LEAD,  but  some  of  the  pure  leads  now 
sold  might  as  well  be  whitewash.  Sanderson  Pearcy  &  Co.  make  lead 
that  is  not  only  pure  lead,  and  not  only  good  lead,  but  the  BEST  it  is 
possible  to  produce.  This  name  on  a  package  is  in  itself  a  guarantee  of 
quality.     Remember  the  best  is  the  cheapest  in  results. 

Sanderson  Pearcy  &  Co.    130  to  138  Bay  street    Toronto. 
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HARDWARE. 


TARIFF  CHANGES. 

OUR   legislators   at  Ottawa  are   still 
wrestling  with  the  tariff,  and  during 
the  last  week  some  important  altera- 
tions have  been  made. 

Wire  nails,  the  duty  on  which,  it  will  be 
remembered,  it  was  proposed  to  cut  down 
from  \%  to  %c.  per  pound,  has  been 
fixed  at  ic,  per  pound.  How  the  first 
proposition  of  the  Government  exercised 
the  nail  makers  is  well  known.  Repre- 
sentations were  then  made  to  the  Govern- 
ment, when,  as  stated  at  the  time  by  Hard- 
ware, a  request  was  made  that  the  duty  be 
fixed  at  ic.  per  pound.  This  the  Govern- 
ment has  now  decided  to  do.  Mr.  Foster's 
explanation  was  that  the  Government  had 
thought  that  by  reducing  the  wire  used  in 
the  manufacture  of  wire  nails  to  15  per  cent, 
the  duty  on  the  nails  could  be  reduced  to 
%c.  per  pound  as  the  duty  line  against  the 
United  States  manufacturers.  It  was  found, 
however,  that  to  except  from  the  tariff 
the  sizes  of  wire  used  in  the  manufacture  of 
nails  would  be  to  include  60  per  cent,  of  the 
entire  product  of  the  wire-drawing  establish- 
ments. The  Government  for  this  reason 
had  decided  to  leave  the  wire  duty  alone  and 
make  the  duty  on  nails  ic.  instead  of  %c. 
per  pound.  The  new  duty  on  cut  nails  is 
}ic.  per  pound. 

In  reply  to  a  question,'  Hon.  Mr.  Foster 
said  that  there  is  invested  in  the  combined 
wire-drawing  and  wire  nail  industry  $339,600 
of  capital,  and  that  the  wages  paid  amount 
annually  to  $123,650. 

Hardware  has  been  given  to  understand 
that  when  compiling  the  new  list  on  wire 
nails  a  few  weeks  ago,  the  makers  based  the 
new  prices  on  a  dollar  duty.  There  is  there- 
fore not  likely  to  be  any  changes  in  values 
just  now  at  any  rate. 

The  people  who  are  at  the  moment  feeling 
most  displeased  at  the  action  of  the  Govern- 
ment in  raising  the  duty  to  ic.  per  pound  are 
those  who  are  importing  wire  nails  from  the 
United  States ;  and  there  are,  it  seems,  a 
number  of  them  who  are  doing  so.  On  ac- 
count of  the  coal  strike  nails  are  dearer  in 
the  States  than  they  were. 

The  duty  on  iron  and  steel  bars,  rods, 
strips  or  steel  sheets,  of  whatever  shape,  and 
on  all  iron  or  sheet  bars  of  irregular  shape 
or  section,  cold,  hammered,  polished,  in  any 
way  in  addition  to  the  ordinary  process,  is 
changed  back  to  the  old  tariff  of  one-sixth  of 
one  cent  per  pound  in  addition  to  the  rates 
imposed  on  the  said  materials.  In  the 
changes  brought  down  March  27  last,  the 
Government  proposed  an  ad  valorem  duty 
of  five  per  cent,  equivalent  to  not  more  than 
one-eight  of  a  cent  per  pound. 

On  forgings  of  iron  and  steel  of  whatever 
shape  or  size  or  in  whatever  stage  of  manu- 
facture, not  elsewhere  specified,  the  duty  was 
made  35  per  cent,  ad  valorem,  but  not  less 
than  $15  per  ton.  In  the  original  revision 
it  was  simply  35  per  cent.     The  effect  of  this 


latest  change  is  that  there  is  a  specific  duty 
of  $15  a  ton,  if  the  35  per  cent,  will  not  give 
that  much  protection,  while  if  the  ad  valorem 
rate  amounts  to  more  it  is  to  be  applied. 

Rolled  iron  or  steel  angles,  channels, 
structural  shapes  and  special  sections, 
weighing  less  than  35  pounds  per  lineal  yard, 
n.e.s.,  35  per  cent,  ad  valorem,  but  not  less 
than  $10  per  ton.  The  first  revision  left  off 
the  specific  duty  of  $io  per  ton. 

The  change  in  the  duty  on  angle  iron  will 
affect  the  price  of  the  cheaper  grades  from 
$2  to  $2.50  per  ton. 

On  iron  bridges  and  structural  iron  work 
the  duty  was  made  30  per  cent,  ad  valorem, 
but  not  less  than  one  cent  per  pound. 
"  Not  less  than  one  cent  per  pound ''  has 
been  added  to  the  clause  since  the  original 
proposition. 

Railway  fish  plates  and  tie  plates  will  be 
$10  per  ton,  instead  of  30  per  cent. 

Axles,  springs  and  parts  thereof,  axle  bars 
and  axle  blanks  of  iron  or  steel  for  railway 
or  tramway  vehicles,  $20  per  ton,  but  not  less 
than  35  per  cent.  Axles,  springs  and  parts 
thereof,  axle  bars  and  axle  blanks  of  iron  or 
steel,  n.e.s.,  one  cent  per  pound  and  20  per 
cent,  ad  valorem.  Both  these  changes  are 
increases. 

Shoe  tacks,  Yz  oz.  to  4  oz.,  were  made  ic. 
per  1,000;  cut  tacks,  brads  or  sprigs,  not  ex- 
ceeding 16  oz.  to  the  1,000,  \%c.  per  1,000, 
and  exceeding  16  oz.  to  the  1,000,  \%z.  per 
pound. 

Enamelled  iron  or  steel  ware,  including 
granite  or  agate  ware,  35  per  cent,  ad  val- 
orem instead  of  30  per  cent,  as  at  first  pro- 
posed. 

Brass  and  copper  nails,  rivets  and  burrs, 
and  manufactures  of  brass  or  copper,  not 
elsewhere  specified,  were  made  30  per  cent, 
ad  valorem.  The  new  tariff  proposed  25  per 
cent. 

Lead  pipe  and  lead  shot,  four-tenths  of  a 
cent  perjpound  and  25  per  cent,  ad  valorem. 
The  proposition  was  to  make  them  30  per 
cent,  ad  valorem,  the  old  duty  being  1% 
cents  per  pound.  The  reason  for  the  change 
was  that  the  manufacturers  have  to  pay  four- 
tenths  of  a  cent  per  pound  duty  on  their 
scrap  and  pig  lead,  and  the  idea  is  that  they 
should  be  allowed  a  protection  of  that  four- 
tenths  of  a  cent  and  25  per  cent,  ad  valorem 
additional. 

Chrome  steel  is  to  lpe  made  15  per  cent, 
ad  valorem. 

Copper  wire  is  to  be  15  percent,  as  under 
the  old  tariff,  instead  of  10  per  cent,  as  pro- 
posed under  the  new. 

The  wire  cloth  item  will  be  amended  to 
read  :  Wire  cloth  of  brass,  copper  and  tin, 
20 per  cent.;  "wire  cloth  n.e.s.,  30  per  cent, 
ad  valorem." 

The  duty  on  copper  wire  is  to  be  restored 
to  15  per  cent.,  as  under  the  old  tariff.  It 
was  proposed  to  reduce  it  to  10  in  the  new 
tariff. 

Cases  forjewelery,  watches,  cutlery,  etc., 
are  to  be  dutiable  at  five  cents  each  and  30 


per  cent  ad  valorem,  instead  of  35  per  cent, 
ad  valorem,  as  proposed  in  the  new  tariff. 
Under  the  old  tariff  they  were  taxed  10 
cents  each  and  30  per  cent. 

Emery  wheels  were  struck  off  the  free 
list  and  restored  to  the  dutiable  list,  at  25 
per  cent.,  as  under  the  old  tariff. 

Wood  pulp,  which  was  also  put  on  the  free 
list,  was  restored  to  25  per  cent.,  the  old  duty. 
Coupled  with  the  duty  is  to  be  an  offer  that 
it  will  be  made  free  to  imports  from  any 
country  that  does  not  tax  Canadian  pulp. 
This,  Mr.  Foster  explained,  is  put  in  this 
way  because  the  United  States  taxes  the 
Canadian  product,  and  it  is  not  fair  there- 
fore that  the  American  product  should  come 
freely  into  Canada. 

Wrought  iron  or  steel  nuts  and  washers, 
iron  or  steel  rivets,  bolts  with  or  without 
thread,  nut  and  bolt  and  hinge  blanks,  and 
"  T  "  strap  hinges,  one  cent  per  pound  and 
25  per  cent.  As  at  first  proposed  the  duty 
was  one  cent  per  pound  and  20  per  cent. 

Copper  wire  was  advanced  to  the  old  duty 
of  15  per  cent.  The  item  of  "  wire  of  iron 
or  steel,  11  co  14  gauge  inclusive,  15  per 
cent.,"  was  dropped. 

The  duty  on  ferro-manganese  has  been 
changed  from  10  to  5  per  cent,  ad  valorem. 


THE   MeCADSELAND-HILL  SUIT. 

Justice  Street  has  granted  an  injunction 
restraining  Edwin  Hill  from  continuing  to 
carry  on  the  business  of  a  clear  plate  glass 
dealer,  contrary  to  an  alleged  covenant 
made  by  the  defendant  with  plaintiffs,  who 
were  the  promoters  of  the  Consolidated 
Plate  Glass  Co.  The  injunction  was  granted 
and  costs  reserved  until  the  hearing  of  the 
case,  which  will  not  take  place  for  two  or 
three  months.  It  will  be  remembered  that 
the  plaintiff's  claimed  that  the  defendant  was 
indirectly  interested  in  the  Toronto  Plate 
Glass  Importing  Co.,  through  his  wife,  who 
was  a  member  of  the  firm  of  Pearson  & 
Hill,  proprietors.  Presumably  on  account 
of  the  granting  of  this  injunction,  the  firm 
has  dissolved,  Mrs.  Hill  retiring,  and  A. 
Pearson  continuing. 


Seeding  is  nearly  completed  west  of  Bran- 
don, and  the  season  is  eight  to  ten  days 
ahead  of  last  year.  A  sudden  change  in 
the  weather  took  place  to-day  to  cold,  and 
wet  snow  has  fallen  in  various  portions  of 
province. 


The  Ontario  Tack  Co, 

Manufacturers  of 

Wire  Nails 

TAGK8,  SHOE  NAILS,  ETC. 


Hamilton. 


Ontario. 

8P 
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CHANGE  IN  COMMODITY  TARIFFS. 

THE  Grand  Trunk  and  Canadian  Pacific 
Railway  Cos.  have  issued  a  joint 
circular  to  all  connecting  lines  inter- 
ested to  the  effect  that  on  and  after  May 
15  next  they  "will  refuse  to  recognize  or  par- 
ticipate in  special  commodity  tariffs  on 
articles  of  iron  and  steel  shipped  from  points 
in  the  United  States  to  points  on  their  re- 
spective lines  in  Canada." 

This  action  has  been  taken  on  account  of 
representations  made  by  manufacturers  in 
Canada,  manufacturers  in  the  United  States 
•  being  under  this  commodity  tariff  in  the 
enjoyment  of  the  same  freight  privileges  as 
those  accorded  the  home  manufacturers  in 
shipping  from  point  to  point  in  Canada. 
This  was  found  to  work  to  the  disadvantage 
of  the  latter,  hence  the  objections  and  their 
recognition  by  the  railways. 


AN  EFFECTIVE  TUBE  SCRAPER. 

Flue  cleaners  there  are  ad  infinitum,  but 
the  proportion  of  them  that  work  satisfac- 
torily is  small.  Rice  Lewis  &  Son,  Ltd., 
are,  however,  putting  a  tube  scraper  on  the 
market  that  they  claim  is  the  most  effective 
on  the  market.     The  accompanying  cut  is 


an  illustration  of  it.  The  scraper,  which  has 
chilled  iron  scraping  edges,  is  adjustable  to 
any  irregularity  in  the  tube,  and  cleans  both 
ways.  It  can  not  get  out  of  order,  and  its 
price,  considering  its  many  qualifications,  is 
low. 

Bond's  windows  are  attracting  consider- 
able attention.  In  one  there  is  a  fish  pond, 
with  live  fish  swimming  around,  and  the 
other  represents  an  attractive  house  cleaning 
scene. — Guelph  Herald. 


nsriE^T 


Steel  Creamer  Tap 

ALL  PARTS  RETINNED 


Superior  to  Lead  taps 
and  much  cheaper. 


THOS.  DAVIDSON 


no. 

MONTREAL 


BRUSHES 


Painters' 
Household 
Toilet 
Stable,  etc. 


No  article  handled  by  the  Hardware  trade  requires  more 
judgment  in  buying  than  Brushes.  The  easiest  way  is  to 
go  to  the  reliable  manufacturer  and  get  value  for  your  money 
and  goods  that  will  suit  your  customers.  We  will  do  our 
best  to  serve  you  well  and  honestly. 

CHAS.  BOECKH  &  SONS,  manufacturers  TORONTO 


Allan  Line 

ROYAL  MAIL  STEAMSHIPS 

Liverpool,  Londonderry,  and  Montreal  Mail  Service 


STEAMSHIPS. 

From 
Montreal. 

From 
Quebec. 

*LAURENTIAN 

12  May 
19    " 
26    " 

2  June 

9     " 
16     " 
23      " 
30      " 

PARISIAN 

20  May 

27    " 

MONGOLIAN 

*NUMIDIAN 

SARDINIAN 

10  June 

*LAURENTIAN 

24  June 
1  July 

MONGOLIAN 

And  weekly  thereafter. 

The  Steamers  of  this  service  carry  all  classes  of  passengers.  The  Saloons  and  Staterooms  are  in  the 
central  part  where  least  motion  is  felt.  Electricity  is  used  for  lighting  the  ships  throughout,  the  lights  being  at  the 
command  of  the  passengers  at  any  hour  of  the  night.  Music  rooms  and  Smoking  room  on  the  promenade  deck. 
The  Saloons  and  Staterooms  are  heated  by  steam.  Steamers  are  despatched  from  Montreal  at  daylight  on  the  day 
of  sailing,  and  sail  from  Quebec  at  9  a.m.  on  Sundays.  Steamers  with  a  *  will  not  stop  at  Quebec,  Rimouski,  or 
Londonderry.  RATE8  OF  PASSAGE:— Cabin,  $50  and  upwards,  according  to  location  of  Stateroom  and  number 
of  persons  occupying  same;  all  having  equal  privileges  elsewhere.  Second  Cabin,  $30  and  $35  single,  $65  return. 
Steerage  to  or  from  Liverpool,  London,  Glasgow,  Belfast,  or  Londonderry,  $24.  Steerage  passengers  are  provided 
with  bedding  and  every  requisite  for  the  voyage  without  extra  charge. 

H.  &  A.  ALLAN,  Gen.  Agents,  Montreal,  or  H.  C.  BOTJRLIER,  1  King  St..  Toronto 
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HARDWARE 


MONTREAL   MARKETS. 

Montreal,  May  u,  1894. 

HARDWARE. 

THE  past  week  has  seen  trade  fairly 
good,  the  opening  of  navigation  in 
earnest  having  given  some  needed 
impetus.  The  new  tariff  changes  have  un- 
settled the  market  somewhat,  but  not  to  as 
great  an  extent  as  they  might  have  done,  as 
dealers  had  not  finally  altered  their  prices. 
Trade  has  improved  much  in  those  lines  on 
which  warmer  weather  has  an  effect,  and  an 
instance  of  this  is  given — wire  screens,  screen 
doors,  etc. — for  which  there  has  been  a  heavy 
demand. 

Wire — Tha  demand  for  wire  is  not  good  ; 
in  fact  the  market  is  demoralized.  Tariff 
changes  have  had  a  good  deal  to  do  with 
this. 

Rope — There  is  no  change  to  be  reported 
in  this  line,  though  a  fair  quantity  of  business 
is  being  done.  Prices  may  still  be  quoted  as  : 
Sisal,  6^c.  for  7-16  and  upwards,  and  14c. 
for  deep  sea  line.  Pure  manilla,  9c.  for  7-16 
and  upwards,  g'/ic.  lor  smaller. 

Cutlery — This  line  is  moving  freely,  the 
sorting  up  trade  being  still  continued. 

Cut  Nails — The  demand  for  cut  nails  is 
weak.  They  are  quoted  at  $1.80  per  car 
lots,  but  buyers  are  of  the  opinion  that  that 
price  might  be  shaded.  No  large  sales  are 
reported. 

Wire  Nails — The  recent  tariff  change 
has  made  prices  in  this  line  uncertain.  The 
one  cent  a  pound  on  these  nails  will  keep 
out  the  American  article. 

Horsenails — A  small  demand  in  this 
line  at  unchanged  prices  can  be  noted. 

Horseshoes — There  is  practically  noth- 
ing doing  in  this  line.  They  are  out  of 
season. 


Green  Wire  Cloth— A  big  business  is 
being  done  in  this  line,  and  prices  are  firm, 
as  the  article  is  very  scarce.  The  United 
States  factories  have  advanced  prices  and 
withdrawn  quotations.  The  market  on  the 
other  side  of  the  line  is  completely  cleaned 
up. 

Chain — Small  lots  in  this  line  are  moving. 

Ware — There  is  quite  a  lot  of  enamel  and 
pearl  ware  moving,  but  it  is  mostly  in  small 
quantities. 

Sporting  Goods — The  warmer  weather 
has  given  business  in  this  line  a  brighter 
turn.  The  demand  is  principally  for  guns 
and  ammunition. 

Tools — A  very  fair  trade  is  being  done  at 
present  in  tools,  harvesting  and  gardening 
tools  especially  selling  well. 

Builders'  Supplies— There  is  an  in- 
creased demand  for  locks  and  builders'  hard- 
ware. 

Plumbers'  Supplies— As  reported  last 
week  a  rair  trade  is  being  done  in  this  line. 
Pipe  prices  are  much  the  same. 

Naval  Stores— There  has  been  a  falling 
off  in  the  demand  for  naval  stores,  buyers 
having  filled  their  wants.  As  a  consequence 
the  market  has  ruled  quiet  but  at  the  same 
time  steady,  and  values  show  but  little 
change.  The  volume  of  trade  this  season  is 
not  up  to  that  of  last  yeai.  Turpentine  is 
scarce,  in  fact  the  market  is  bare  of  stock. 
At  the  same  time  the  demand  has  been 
good,  and  buyers  have  been  unable  to  fill 
their  wants.  There  are  several  lots  now 
on  their  way  to  this  port,  due  to  arrive 
in  a  few  days.  Values  are  fully  a  cent 
higher.  We  quote  as  follows  :  Turpen- 
tine, "46  to  48c;  resins,  $2.50  to  $5.00, 
as  to  brand;  coal  tar,  $3.25  to  $3.75  ;  cotton 
waste,  5  to  7c.  for  colored,  and  7  to  10c.  for 


white  ;  oakum,    5^    to  7%c. ;    and    cotton 
oakum,  10  to  12c. 

METALS. 

During  the  past  week  trade  has  not  shown 
any  marked  improvement.  A  little  more 
business  is  doing  than  during  the  last  month, 
but  still  a  comparison  with  last  year  is  not  at 
all  favorable.  As  a  usual  thing  prices  are 
steady  and  there  is  but  little  prospect  of  any 
further  drop  as  they  are  so  low  now  that  any 
further  movement  must  be  in  an  upward 
direction. 

Pig  Iron — This  line  is  very  quiet  and 
founders  report  business  dull.  They  are 
getting  their  supplies  from  local  smelters 
which  at  present  are  underselling  the  Scotch 
houses.  We  quote  Summerlee  and  equal 
brands  of  Scotch  pig,  $19  to  $19.50;  Carn- 
broe,  $i8,and  Ferrona  and  Siemen's,  $16.50 
to  $17. 

Bar  Iron — Business  is  moderate  in  bar 
iron  and  prices  range  from  $1.75  to  $1.85 
according  to  quantity. 

Sheet  Iron — This  line  continues  quiet 
and  unchanged  at  $2.35  to  $2.40. 

Hoops  and  Bands— There  is  no  change 
in  values,  business  being  about  the  same  at 
$2.30. 

Steel — As  reported  last  week,  a  little 
business  has  been  doing  in  cast  steel  at  quoted 
prices.  Best  cast  steel,  9^  to  12c.  ;  spring, 
$2.50  ;  tire,  $2.50  to  $2.75;  sleigh  shoe,  $2.40; 
round  machinery  steel,  $3. 

Galvanized  Sheets— This  line  follows 
the  trend  of  the  market.  We  quote  : 
4K  to  5c.  for  ordinary  brands  ;  More- 
wood,  6  to  6Xc;  tinned  sheets,  coke,  No. 
24,  6  to  6Xc;  No.  26,  6K  to  6%c,  and  the 
usual  extra  for  larger  sizes. 

Tin  Plate — Buyers  are  backward,  and 
what  little  is  doing  is  at  unchanged  prices. 
We  quote  :  Cokes,  $3  to  $3.25,  according  to 
quality,  and  charcoal,  $3.50  to  $4. 


Heavy  Steel  Plate  Ranges 

Nos.  8  and  9,  4  Holes,  Oven  16  x  20       These  are  made  after  the  most 
Nos.  8  and  9,  6  Holes,  Oven  ,8  x  2o      SSTSCSJp'SSS''* 


The  McClary  Manufacturing  Co. 

London         Toronto  Montreal  Winnioeg         Vancouver 


HARDWARE. 
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^larkson 


ACCOUNTANTS    .     .     . 

Established  1864. 

26  Wellington  St.  East,  TORONTO 


Qas,  Electric, 
Combination 


A  select  stock  of 

Gas  and 
Electric 

GLOBES 


JAS.  BARWELL,  %%  Toronto 

Drawings  and  prices  on  application. 
The  trade  supplied. 


SS.  SMOKELESS  POWDER 


Is  the  best;  it  does 
not  contain  any  nitro 
glycerine,  and  is  not 

aflected  by  the  heat  or  cold.  It  is  made  by  the  Smokeless  Powder  Company,  Limited, 
Dashwood  House,  New  Broad  Street,  London,  E.  C.  Works,  "  Barwick  Herts."  It 
is  used  by  sportsmen  all  over  the  Dominion.     One  firm  in  New  York  have  purchased 

!  JAMES  DARLING  &  CO. 


kept  at  Montreal. 


Send  for  Price  List. 


439  Board  of  Trade  Building 

MONTREAL,  Agents. 


s 


AMPLE  ORDERS 


Church's  Potato  Bug  Finish 

Will  now  be  filled  by  us  for  all  places  where  we  have  not  granted  exclusive  agencies. 
Exclusive  agency  granted  on  orders  of  four  to  seven  barrels.  We  cannot  guarantee  ship- 
ment before  May  15th,  as  we  have  all  the  orders  we  can  fill  before  that  date. 

The  Alabastine  Co.,  Ltd.,  Paris,  Ontario. 


Paris,  April  17,  1894. 
J.  M.  Wheeler,  Esq.,  Secretary-Treasurer  Alabastine  Co.,  Ltd 

Sir, — Regarding  Church's  Potato  Bug  Finish  which  I  purchased  from  you  last  season,  I  can 
fully  endorse  all  you  say  regarding  it.  My  potato  crop  was  threatened  with  destruction  by  the 
potato  bug.  I  gave  the  plants  one  dose.  It  made  the  plants  stronger,  potatoes  better,  and  the  one 
application  which  remained  on  the  plants  tor  weeks  was  all  that  was  necessary.  I  have  recom- 
mended your  Bug  Finish  to  many  of  my  brother  farmers  and  although  I  have  used  Paris  Green  and 
London  Purple,  Church  s  Bug  Finish  excels  all.  Yours  truly,  John  Miller. 

Also  similar  testimonials  from  Albert  J.  Howell,  John  H.  Bond,  D.  Ballingal,  Albert  Peel,  Myron  Ames,  J.  E. 
Ausebrook,  Titus  Peart,  and  Edward  Burrill. 

Paris,  Ont.,  April  19,  1894. 
To  the  Public — 

I  am  acquainted  with  the  parties  giving  the  foregoing  testimonials  relative  to  Church's  Potato 
Bug  Finish,  and  have  seen  the  original  testimonials,  and  I  Delieve  them  to  be  worthy  oi  confidence 
as  they  are  made  by  practical  farmers  residing  in  this  locality. 

J.  H.  Fisher,  Mayor  of  Paris. 


Alabastine  Company,  Paris 


Sole 
j    Manufacturers. 


HILL  &  FORBES,  327  ST.  JAMES  ST.,  MONTREAL:   Agents  for  the  Province  of  Quebec. 
A.  M.  BELL,  HALIFAX:     Agent  for  New  Brunswick  and  Nova  Scotia. 


'J 


BENJA 


&co. 


26,  28,  30  Front  St.   West,  TORONTO 


English  House: 


SAMUEL,  SONS  &  BENJAMIN 

164  Fenchurch  St.,  London,  E.  C. 


Sole  Agents  for  the  Dominion  for 

Double  Truss 
Q^  Cornice  Brake 

Write  for  Circulars  and  Quotations, 
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MONTREAL  MARKETS— Continued. 

Canada  Plate — Last  week's  fair  demand 
continues.  Prices  are  $2.35  to  $2.40.  Terne 
plates  meet  with  a  fairish  demand  at  $6.50 
to  $675. 

Copper — This  line  is  about  the  same  as 
last  week.  Oxford  and  equal  brands  are 
quoted  at  9^  to  10c. 

Tin — There  is  a  fair  demand  still  going 
for  small  lots  at  i%yi  to  19c. 

Spelter — This  line  is  steady,  with  little 
doing  at  unchanged  prices — $4  50  to  $4.75. 

Antimony — The  demand  is  almost  no- 
thing for  antimony.  It  can  be  bought  for 
10X  to  12c. 

Lead — Lead  shows  but  slight  activi.y, 
and  prices  are  the  same — $2.75  to  $3. 

Sheet  Zinc — We  quote  as  before,  with  a 
dull  market,  at  $5  to  $5.25. 

Cement — The  cement  market  has  shown 
no  important  change.  The  arrivals  have 
been  small  so  far,  as  compared  with  pre- 
vious years.  Tne  tone  is  steady,  and  prices 
are  unchanged.  Future  prospects  are  not 
encouraging,  and  the  turnover  will  likely  be 
smaller  than  usual  this  season,  as  there  is 
not  so  much  outside  work  going  on.  The 
prospect  for  any  improvement  in  values  are 
slim.  We  quote  English  brands  at  $2.05 
to  $2.15,  and  Belgian  at  $1.90  to  $2.  The 
first  shipment  of  firebrick  has  been  re- 
ceived (62,000),  per  ss.  Amerynthia,  from 
Glasgow.  The  demand  is  fairly  active,  and 
prices  range  from  $18.50  to  $22.50  per  1,000, 
according  to  brand. 

PAINTS  AND  OILS. 

In  paints  and  varnishes  there  is  a  very 
good  business  doing  at  about  former  rates. 
There  have  been  a  number  of  sales  of  stand- 
ard whitelead  at  $4.70  to  $4.75.  The  linseed 
oil  market  shows  lower  values,  prices  having 
tumbled  1  to  2c.  There  have  been  sales  of 
350  barrels  of  seal  oil  to  arrive  at  37  to  37}4c. 
Other  lots  are  offering,  but  buyers  are  hold- 
ing off  with  an  idea  that  when  the  goods 
arrive  they  will  be  able  to  do  busi- 
ness at  lower  prices.  We  quote  as  fol- 
lows: Choice  brands  of  white  lead,  $475; 
No.  1,  $4.50;  No.  2,  $4.25;  No.  3,  $4; 
No.  4,  $3.75;  dry  white  lead,  4|^c;  red  lead, 
pure,4Xc;  No.  i,  4c;  zinc  white,pure,$7.25; 
No.  1,  $6.25;  No.  2,  $5.25;  linseed  oil,  round 
lots,  raw,  53c,  boiled,  56c;  steam  refined 
seal  oil,  42  to  45c. 

GLASS. 

Glass  prices  are  unchanged,  as  business  is, 
as  reported  last  week,  quiet.  There  is  a 
fairer  business  doing  in  putty.  We  quote 
$1.25  for  first  break  ;  $1.30  second  break, 
per  50  feet  ;  $3  25  for  first  break  per  100 
feet  ;    putty  in  bulk,  $1.85. 

PETROLEUM. 

The  new  tariff  has  made  a  break  in  the 
petroleum  market,  a  decline  of  1  cent  to 
\%z.  for  American  oil  being  reported  The 
past  week's  trade  has  been  good  in  small 
lots  and  a  fair  active  business  is  reported  at 
the  reduction.  We  quote  Canadian  refined  at 
lie.  in  shed  at  Montreal  for  round  lots,  and 
ii^c.  for  small  quantities.  American  petro- 
leum, 164  5c  in  car  lots,  15XC  in  10-barrel 


lots,  15KC  in  5-barrel  lots,  and  16c.  for 
single  barrels,  net  cash  ;  American  benzine, 
23  to  25c.  ;  Canadian  benzine,  io^c  Petro- 
lea  ;  I2^c.  Montreal. 

HIDES. 

The  demand  from  farmers  this  week  has 
been  slow,  while  the  receipts  have  been 
heavy  and  the  market  as  a  consequence 
dull.  There  has  been  no  change  in  last 
week's  prices. 

TALLOW. 

Tal'ow  has  been  moderately  active  and 
prices  steady  at  b%  to  7c.  as  to  quality. 


TORONTO  MARKETS. 

Toronto,  May  11,  1894. 

HARDWARE. 

BUSINESS  isstill  fairly  active,  although 
it  scarcely  exhibits  the  same  life  gen- 
erally as  it  did  a  week  ago.  Payments, 
on  the  other  hand,  continue  to  show  some 
improvement.  Fair  headway  has  been  made 
with  the  tariff  during  the  past  week,  and  the 
changes  made  are  announced  elsewhere,  but 
the  feeling  is  still  more  or  less  uncertain  as 
to  what  further  changes  may  be  made,  and 
consequently,  until  the  House  has  finally 
disposed  of  the  matter  more  or  less  prices 
cannot  be  definitely  fixed.  Demand  has 
fallen  off  a  little  for  some  kinds  of  wire,  while 
rope,  on  the  other  hand,  is  going  out  more 
freely.  Nails  are  in  brisk  demand,  with  cut 
5c.  lower  than  before.  A  feature  of  the 
situation  is  the  lively  demand  forlavn  mow- 
ers. Another  thing  to  note  is  the  develop- 
ment of  a  brisk  movement  in  ice-cream 
freezers. 

Wire — The  demand  for  oiled  and  an- 
nealed wire  is  much  the  same  as  a  week  ago, 
but  barb  wire  is  not  moving  as  freely,  and 
coppered  steel,  galvan  zed  and  broom  wire 
are  slow. 

Rope — Prices  have  advanced  yic.  in  the 
States  on  account  of  the  advance  in  the  raw 
material.  No  change,  however.is  anticipated 
in  twine,  large  stocks  of  this  article  being 
carried  over.  On  the  Toronto  market  quite 
a  number  of  large  shipments  have  been  made 
during  the  week  owing  to  uncertainty  as  to 
prices.  Stocks  are  light.  We  quote:  Sisal, 
7-16  in.  and  larger,  6 ^c;  %,  5-16,  %  in., 
1]ic.\  Manilla,  7-16  in.  and  larger,  9  to9#c; 
X,  5-16,  H  ™,9'A  tog^c. 

Cutlery — Nothing  new  has  developed 
in  this  line  during  the  week.  A  fair  sorting 
up  trade  is  still  being  done,  and  prices  are 
unchanged. 

Cut  Nails — Prices  have  been  shaded 
further,  carload  lots  being  offered  at  $1.80 
and  small  lots  at  $1.85. 

Wire  Nails — Are  being  called  for  regu- 
larly, most  dealers  throughout  the  country 
taking  advantage  of  the  1,000  pound  ship- 
ments whereby  they  a»-e  able  to  save  the 
freight.  This  is  keeping  manufacturers 
pretty  busy.  Discounts  lemam  as  before  at 
75,  10  and  5  per  cent.,  shipment  in  10-keg 
lots  being  prepaid. 

Horse  Nails— Are  rather  quiet,  the 
marked  advance  in  price  apparently  being 


TIRE.  PROOF 

R00F1NC 

ILLUSTRATED  CATALOGUE  FREE 

METALLIC  ROOFING  (0 

MANUFACTURERS.  TORO  NTO 


the  cause,  dealers  only  purchasing  for  im- 
mediate requirements.  We  quote:  "C"6o 
per  cent.,  and  "BB"  and  "  M"  60  and  2j£ 
per  cent. 

Green  Wirecloth  -Although  stocks 
are  large,  there  is  a  nice  movement  at  the 
unchanged  prices  of  $1  85  to  $1.90  per  100 
square  feet. 

Screen  Doors  and  Windows— Are 
not  going  out  as  rapidly  as  jobbers  would 
wish.  It  has  been  found  necessary,  however, 
to  replace  some  sizes  from  Canadian  manu- 
facturers, owing  to  the  season  being  so  far 
advanced. 

Tacks — Business  appears  to  have  fallen 
off  in  this  line,  very  li  tie  being  done  this 
week. 

Chain — Trade  is  quiet  in  coil  chain, 
quantities  going  out  being  exceedingly  small. 
Tug  and  trace  chains  are  beginning  to  be 
enquired  for. 

Horseshoes — There  is  nothing  special 
to  note  in  this  line,  only  a  few  shoes  being 
called  for.  We  quote  $3.80  Toronto  and 
$3.85  Montreal. 

Ware — Trade  in  Peerless  and  Eclipse 
wates  has  brightened  up  during  the  week, 
but  in  white  ware  there  is  not  a  great  deal 
doing. 

Lawn  Mowers — Trade  is  lively,  but 
jobbers  are  finding  no  difficulty  in  supply- 
ing the  demand. 

Sporting  Goods  —  Trade  remains  in 
much  about  the  same  quiet  and  uninterest- 
ing condition  as  before. 

Plumbers'  Supplies— Trade  does  not 
show  any  signs  of  improvement  either  in 
the  country  or  in  the  city.  Nearly  all  the 
plumbers  are  complaining  of  the  scarcity  of 
work. 

Builders'  Supplies — There  is  very  little 
doing,  but  trade  in  the  country  is  ahead  of 
that  in  the  city.  The  tariff  changes  have 
not  made  any  material  change  in  the  price 
of  articles  coming  under  the  head  of  plum- 
bers' supplies. 

Milk  Can  Trimmings — Season  is  virtu- 
ally over  and  stocks  are  reduced  to  a  mini- 
mum. Taking  the  whole  season  through,  it 
has  not  been  so  satisfactory,  nor  the  volume 
of  business  as  large  as  last  year. 

Clothes  Wringers — Demand  is  being 
maintained.  Prices  are  unchanged  at  $29 
for  Royal  Canadian,  best  quality. 

Harvest  Tools,  Etc — Trade  is  keeping 
up  well.  Stocks  are  a  little  more  complete, 
and  jobbers  have  not  the  same  difficulty  in 
supplying  the  demand  as  they  had. 

Hinges — Are  being  freely  called  for  at 
previous  prices. 

METALS. 
The  metal  market  remains  much  as  be- 
fore. Sheet  copper  is  selling  a  little  better, 
and  a  satislactory  business  is  reported  in  tin 
plates.  For  terne  plates  an  increasing  de- 
mand is  reported,  and   Canada   plates  are 
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MA  RKKTS—  Continued 

beginning  to  look  up.  Solder  is  more  lively, 
ana  a  fair  demand  is  being  maintained  for 
pig  lead. 

Pig  Iron— The  market  is  shout  as  flat 
and  uninteresting  as  it  well  could  be,  there 
being  practically  nothing  doing.  We  quote  : 
Summerlee,  $21  to  $21.50  ;  Carnbroe,  $20  to 
$20.50;  Siemen's,  $18  75  to  $19. 

Rogers,  Brown  &  Co.,  Buffalo,  report  the 
Toronto  market  tor  American  pig  iron  as 
follows  :  The  general  foundry  trade  is  still 
exceedingly  dull  with  little  prospects  of  early 
revival.  Prices  continue  very  low  but  firm. 
There  is  quite  a  little  buying,  but  orders  are 
usually  ot  the  carload  or  50  ton  variety. 
We  quote  for  cash  f.o.b.,  Toronto,  in  bond  : 
No.  1  X  foundry  strong  coke  iron,  Lake 
Superior  ore,  $12.75  >  No.  2  X  foundry 
strong  coke  iron,  Lake  Superior  ore,  $12.25  > 
Jackson  County  silvery,  No.  1,  $16  80  to 
$1830;  Lake  Superior  charcoal,  $15.80; 
Southern  soft,  No.  1,  $11.50  ;  Southern  soft, 
No.  2,  $11.25. 

Bar  Iron — Business  is  quiet  and  feature- 
less, with  prices  ruling  as  before  at  $1.75 
Montreal  and  $1.85  Toronto. 

Sheet  Iron — A  few  good  shipments  have 
been  made,  but  business  on  the  whole  is 
only  fair.  We  quote  as  before  :  8  to  16 
gauge,  $2.50  ;  18  ditto,  $2.50  ;  2oditto,  $2.50; 
22  to  24  ditto,  $2.35  ;  26  ditto,  $2.45  ;  28 
ditto,  $2.65. 

Iron  Pipe — A  few  good  orders  have  been 
booked,  but  the  general  run  is  only  small 
lots.  Neither  are  shipments  large.  This 
article  is  not  now  being  sold  from  the 
standard  list,  net  prices  being  quoted  by 
jobbers  averaging  from  67 }4  to  70  and  10 
per  cent.;  galvanized  iron  pipe,  47  to  50 
per  cent. 

Boiler  Tubes — Trade  is  slow,  not  many 
boilers  being  built  just  now.  We  quote  as 
follows  :  \%  inch,  7c;  1%.  inch,  J%c. ; 
\}i  inch,  8c.  ;  2  inch,  Z%c.  ;  2.%  inch,  qc; 
2>£  inch,  Q^c.  ;  3  inch,  \\%z.  ;  3^  inch, 
14c;  4  inch,  19c. 

Sheet  Steel — Business  is  much  as  be- 
fore and  there  are  no  changes  in  prices. 
We  quote  :  8  to  16  gauge,  $2.80  per  100  lbs.; 
18  to  20,  $2.65  ;  22  to  24,  $2.85  ;  26,  $3.10. 

Galvanized  Iron — Trade  is  keeping  up 
well  ;  in  Gordon  crown  and  Queen's  head 
brands  quite  a  few  cases  have  gone  out  dur- 
ing the  past  week  at  last  week's  prices, 
namely,  4^  to  4}£c.  for  28  gauge  in  case 
lots.  A  number  of  import  orders  are  now 
being  delivered  throughout  the  country,  and 
fresh  orders  are  being  booked  daily. 

Ingot  Tin — Business  is  active,  although 
lots  going  out  are  not  as  a  rule,  large.  Small 


quantities  are  still  being  held  at  20  to  21c; 
large  lots  are  being  shaded. 

Ingot  Copper — There  has  been  a  good 
demand  during  the  week  for  cask  lots,  and 
stocks  are  low  ;  10  to  I2j^c.  is  still  quoted 
ordinarily,  but  quantities  can  be  shaded. 

Sheet  Copper— Is  in  little  better  de- 
mand, although  shipments  from  stock  do  not 
comprise  many  case  lots.  We  quote  15  to 
17c.  A  new  combination  price  his  been 
fixed  on  coppered  pits  at  19  and  23c.  for 
plain  and  spun  respectively. 

Zinc  Spelter — There  is  some  demand 
for  half  ton  lots,  but  business,  generally 
speaking,  is  quiet.  Stocks  are  heavy,  and 
a  good  many  outside  dealers  have  large 
supplies  on  hand.  There  :s  hardly  any 
demand  for  domestic,  the  foreign  article 
having  the  call.  Prices  are  still  being  held 
at  4J4  to  4>£c-  f°r  foreign,  although  for 
round  lots  a  fraction  less  would  be  taken. 
We  quote  domestic  at  4  to  4^c. 

Corrugated  Iron — A  good  trade  is  re- 
ported at  unchanged  prices.  We  quote: 
"Owl"  brand  from  genuine  steel  plates,  zinc 
coated,  $4.25  to  $6.00  per  square;  painted 
steel,  same  brand,  $3  to  $4.75,  according  to 
gauge. 

Tin  Plates — Jobbers  report  business 
satisfactory  both  in  charcoal  and  coke  quali- 
ties. Prices  rule  from  $3.50  to  $3.75  per 
box  for  I.C  charcoal  and  $3.25  to  $3.35  for 
coke. 

Terne  Plates — Demand  is  increasing, 
while  prices  remain  same  as  last  week, 
namely,  $6  75  to  $7.50  per  box  20  x  28. 

Sheet  Zinc — There  is  not  much  doing, 
although  stocks  are  gradually  becoming 
reduced.  We  quote  cask  lots  at  4ft  to  5c, 
and  smaller  lots  at  t,%c. 

Hoops  and  Bands— Are  moving  slowly 
only.  English  are  being  held  at  the  base 
price  of  $2.40.  We  quote  American  at  $2 
for  steel  and  $2.10  for  iron. 

Canada  Plates— Trade  in  shipments 
from  stock  is  looking  up  a  little,  but  princi- 
pal business  is  on  import  account,  half- 
polished  being  offered  at  $2.40  to  $2.45,  and 
all-bright  at  $2.75  to  $2.85,  according  to 
quality.  There  is  very  little  all-dull  on  the 
market,  and  it  is  not  much  wanted.  For 
shipment  from  stock  we  quote  :  Half- 
polished,  $2.60  to  $2.65  ;  all-bright,  $2.85. 

Solder — A  lively  trade  is  reported.  The 
standard  half-and-half  brands  are  still  being 
held  at  the  old  figures,  namely,  13^  to  14c. 
Of  course  a  cheaper  article  can  be  obtained, 
but  a  great  deal  of  dissatisfaction  has  been 
expressed  therewith.  Some  of  these  cheap 
brands  can  be  got  as  low  as  12c. 


PlG  Lead — Trade  has  been  keeping  up 
well  during  the  past  week,  some  good  sales 
being  reported,  although  not  many  carload 
lots  have  changed  hands  ;  2^  to  2^c.  is  the 
range  for  ordinary  lots. 

Antimony — Trade  is  brightening,  es- 
pecially in  the  Cookson  brand.  Ordinary 
brands,  in  fact,  are  not  going  out  as  well. 
We  quote  <)%  to  10c.  for  Cookson's. 

Roofing  Pitch — Trade  is  fair  at  $3  per 
barrel. 

Plaster  Paris— We  quote  $2.10  to  $2.20 
per  barrel  ;    New  Brunswick,  $2.20  to  $2.30. 
OLD  MATERIAL. 

Trade  remains  fair.  A  better  demand  for 
wrought  iron  is  reported,  and  a  good  demand 
for  rubber  continues.  Prices  unchanged.  We 
quote  prices  paid  by  dealers  as  follows  : 
Agricultural  scrap,  55c.  per  cwt.;  machin- 
ery cast,  54  to  5  5c.  per  cwt. ;  stove  cast  scrap, 
30  to  35c.  ;  No.  1  wrought  scrap,  40c. 
per  cwt.  ;  N0.2,  including  sheet  iron,  hoop 
iron  and  mixed  steel,  10c. ;  new  light  scrap  cop- 
per 6^  to  7c;  heavy  scrap  copper  7% 
to  7%c.\  old  copper  bottoms  6  to  tyic; 
light  scrap  brass  4c;  heavy  yellow  scrap 
brass  6c;  heavy  red  scrap  brass,  tyz  to 
7c;  scrap  lead,  \%  to  2c;  scrap  zinc, 
\yi  to  2c. ;  scrap  rubber,  2^  to  l%c.\  country 
mixed  rags,  60  to  75c.  per  100  lbs.;  clean 
dry  bones,  45  to  55c.  per  100  lbs.  ;  borings 
and  turnings,  10  to  15c. 

GLASS. 

Very  few  spring  lots  have  been  received 
yet,  and  the  few  stocks  that  were  built  up  a 
little  a  week  or  ten  days  ago  are  now  again 
in  a  depleted  condition.  Import  orders  wili 
probably  be  to  hand  in  the  course  of  two  or 
three  weeks,  and  shipments  for  wholesale 
houses  are  expected  to  arrive  same  time, 
documents  covering  direct  and  jobbers' stock 
coming  in  daily.  Prices  are  unchanged  at 
$1.20  to  $1.25  for  first  break.  In  plate  glass 
trade  is  reported  to  be  good. 

PAINTS  AND  OILS. 

As  far  as  the  volume  of  business  is  con- 
cerned it  is  fairly  satisfactory,  but  the  condi- 
tion of  prices  is  still  demoralized  ;  and  there 
seems  to  be  no  immediate  prospect  of  an 
improvement,  at  least  if  a  reorganization  of 
the  defunct  associations  is  to  be  depended 
upon  for  bringing  it  about,  the  feeling  of  all 
concerned  being  that  the  associations  can- 
not be  formed  again  for  some  time,  if  ever. 
Turpentine  has  advanced  ic.  per  gallon  in 
Savannah  this  week,  but  the  price  here  is  un- 
changed at  41  to  42c.  per  gallon,  and  there 
is  a  good  demand  at  these  figures.  Turpen- 
tine is  now  being  sold  to  dealers  in  Canada 
at  the    lowest    price    ever    touched  before. 


Best  Value 


on   Earth. 


These  are  the  Furnaces  that  secure  the 
trade  for  dealers  who  handle  them. 
They  have  no  rivals  but  many  imitators. 


Clare  Bros.  &  Co. 


....Preston,  Ont. 
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Prepared  paints  are  going  out  freely  in 
sorting-up  parcels,  at  $1.05  for  pure.  White 
lead  is  in  good  demand  at  4^  to  4^c,  with 
the  inside  price  as  the  ruling  figure.  Lin- 
seed oil  is  in  active  request  at  53>ic.  for  raw, 
S6^c.  boiled,  f  o.b.  Toronto.  In  varnishes 
there  is  a  good  trade  doing  in  both  English 
and  American  product.  Putty  is  quiet  at 
$1.90  to  $2  in  bladders,  and  Si. 80  to  $1.90  in 
bulk.  Castor  oil  is  quiet  at  d%  to6#c.  in 
case  lots,  and  7c.  in  single  tins.  Refined  seal 
oil  is  quoted  at  $8  to  59c.  pej  gallon,  in  bar- 
rels. A  little  Paris  green  is  being  shipped 
to  dealers  who  want  their  Supplies  early,  but 
the  bulk  of  the  trade  has  not  yet  begun.  We 
quote:  Drums  at  ii%q.,  and  pound  packages 
at  14K  to  15c. 
HIDES,  SKINS,  WOOL  AND   TALLOW. 

Hides— Business  extremelyquiet.  Dealers 
are  still  paying  3c.  for  green  and  selling 
cured  at  3^  to  3^c. 

Skins — There  are  not  many  offering,and 
dealers  are  paying  80  to  90c.  according  to 
quality. 

Wool — Some  new  wools  are  coming  for- 
ward this  week,  for  which  16c.  is  being  paid. 
Supers  are  taken  at  i8j£  to  19c.;  extras, 
taken  at  20  to  21c,  and  dealers  would  sell  at 
32c,  but  there  is  no  demand. 

Tallow — Is  getting  scarce,  but  prices  are 
no  higher.    Local  trade  is  taking  all  that  is 
offered.     Dealers  are  paying  5  to  s^c.  for 
rendered  and  selling  at  5  %  to  5%c. 
SEEDS. 

There  is  not  much  that  is  new  to  report. 
Clover  business  is  about  over,  but  grass 
seeds  and  ensilage  corn  are  in  active  de- 
mand at  unchanged  prices.  We  quote  job- 
bing price  :  Red  clover,  $6  to  $6.50  ;  alsike, 
$5.50  to  $8.50.  Hungarian,  90c.  to  $1  per 
bushel ;  millet,  70  to  80c.  per  bushel  ;  ensil- 
age  corn,  58   to  80c.  per  bushel. 

PETROLEUM. 
Trade  remains  good.  There  has  not  yet 
been  any  change  in  prices.  We  quote  :  5  to 
10  barrel  lots,  imperial  gallon,  Toronto — 
Canadian,  12  to  i2)4c  ;  carbon  safety,  15^ 
to  16c.  ;  Canadian  water  white,  16  to  17c; 
American  water  white,  18  to  19c;  photogene, 
20c. 

MARKET    NOTES. 

The  Dominion  Cartridge  Co.,  Ltd.,  Mon- 
treal, have  issued  a  new  loaded  shell  list. 

Rice  Lewis  &  Son,  Ltd.,  report  a  great 
run  on  garden  tools,  lawn  mowers  and 
garden  vases. 

A  new  association  price  has  been  fixed  on 
coppered  pits,  plain  now  being  worth  19c. 
and  twisted  23c. 

Rice  Lewis  &  Son  are  carrying  an  extra 
heavy  stock  and  wide  range  of  pipe  fittings 
and  valves,  both  cast  and  malleable. 

M.  &  L.  Samuel,  Benjamin  &  Co.  are 
making  a  specialty  of  carvers  in  cases,  and 
are  this  week  in  receipt  of  a  fresh  shipment. 

Flags  and  bunting  are  all  in  season  now, 
Rice  Lewis  &  Son  reporting  large  sales. 
This  firm  has  a  pretty  display  of  flags  and 
bunting  in  one  of  their  windows. 

Every  merchant  uses  paper  bags  of  some 
kind.  All  should,  therefore,  get  a  copy  of 
the  1894  paper  bag  price  list  that  the  E.  B. 
Eddy  Co.,  Ltd.,  Hull,  Que.,  is  sending  out. 

The  gentlemen  who  are  judging  the  essays 
have  not  yet  completed  their  labors,  and  we 


are  therefore  compelled  to  defer  the  an- 
nouncement of  the  result  for  another  week. 

H.  S.  Howland,  Sons  &  Co.  are  just  in 
receipt  of  advice  of  large  shipment  of  Joseph 
Rodger's  and  Wostenholme's  cutlery,  and 
their  stock  in  these  lines  will  be  again  com- 
plete. 

The  Whitman  &  Barnes  Manufacturing 
Co.,  St.  Catharines,  have  issued  a  handsome 
94-page  catalogue,  setting  forth  the  various 
lines  that  they  are  carrying,  both  by  descrip- 
tion and  illustration.  The  beginning  of  the 
catalogue  is  devoted  to  the  guidance  of  re- 
tailers in  writing  and  telegraphing  orders 
for  articles  or  portions  of  articles.  It  will  be 
forwarded  to  retailers  on  application  to  the 
firm,  and  should  prove  of  great  interest  to 
the  trade. 

The  1894  catalogue  of  Berger  Bros.,  tin- 
ners' hardware  and  roofers'  supplies,  Phi'a- 
delphia,  is  both  handsome  and  interesting. 
It  contains  much  of  special  interest  to  the 
hardware  trade  and  tinware  manufacturers, 
who  should  not  fail  to  secure  a  copy.  In  it 
are  cuts  of  a  great  variety  of  articles  in  the 
building  line,  such  as  long  eave  gutters,  pipe, 
ridging,  cresting,  eave-trough  hangers,  etc. 
The  firm  states  that  it  is  now  in  a  better 
position  than  ever  to  meet  the  times  in 
prices,  quality,  and  prompt  shipment. 

The  Toronto  Steel  Clad  Bath  and  Metal 
Co.  report  having  to  work  overtime  during 
the  past  month  to  keep  pace  with  the  de- 
mand for  steel  clad  baths.  "  We  have  re- 
cently made  some  large  shipments  to  Que- 
bec, Manitoba  and  the  Maritime  Provinces," 
said  a  member  of  the  firm.  "  It  has  been 
taxing  our  capacity  to  keep  up  with  our 
orders  lately.  No.  2  steel  clad  has  been  a 
great  success." 

The  Collins  Mfg.  Co.,  Toronto,  are  nego- 
tiating with  the  Hartman  Mfg.  Co.,  Beaver 
Falls,  Pennsylvania,  for  the  right  to  manu- 
facture and  sell  the  Hartman  fence  wire  in 
Canada.  "  The  demand  for  Excelsior  tea 
and  coffee  pots  and  dome  bottom  kettles  is 
good,"  say  the  firm.  "  We  are  also  making 
large  shipments  of  Hathaway  fence  wire." 

A.  A.  Allan  &  Co.,  Toronto,  agents  for  the 
Star  Bicycle,  announce  the  receipt  of  the 
Star  semi-road  racer,  and  invite  the  in- 
spection of  it  by  the  trade  and  wheelmen. 
"  This  wheel  is  built  to  combine  lightness 
with  durability  and  is  one  of  the  handsomest 
wheels  on  the  market,"  say  the  firm.  "  We 
have  on  hand  a  large  stock  of  the  Star  cvcle 
racks,  which  we  are  clearing  out  rapidly." 

The  Metallic  Roofing  Co.,  Toronto,  have 
received  the  following  contracts  :  Covering 
the  Cutler  and  Savidge  Lumber  Company's 
mills  at  Kenabutch,  the  placing  of  Hay's 
Patent  Lathing  in  the  Brockville  Asylum,  and 
the  roofing  of  the  Muskoka  Leather  Com- 
pany's tannery,  Bracebiidge,  with  "Owl" 
brand  corrugated  iron. 

Coulter  &  Campbell,  coppersmiths,  To- 
ronto, report  a  brisk  demand  for  the  Super- 
ior range  boiler.  "  We  are  selling  them  both 


nickled  and  plain  copper,  and  have  now  new 
machinery  that  will  enable  us  to  fill  orders 
promptlyin  the  future,"  the  firmsays.  "  There 
are  a  lot  of  the  Coulter  &  Campbell  patent 
lawn  sprinklers  selling  and  a  fairly  good 
business  is  doing.  We  have  received  the 
contract  for  placing  railings,  etc.,  in  the  new 
Simpson  building,  Toronto. 

The  Toronto  Fence  and  Ornamental  Iron 
works  have  received  the  contract  for  the 
switch  board  for  the  Toronto  Street  Railway. 
"  This  is  the  second  we  have  put  up  for  this 
company,"  said  a  member  of  the  firm. 
"  Fence  work  is  brisk,  and  we  have  put  up 
95  per  cent,  of  the  ornamental  iron  fences 
that  have  been  erected  in  Toronto  this 
spring." 

Chas.  Boeckh  &  Sons,  brush  manufactu- 
rers, Toronto,  announce  that  on  account  of 
having  purchased  a  large  amount  of  raw 
material  at  a  specially  low  figure,  they  are 
able  to  reduce  prices  on  Fitch,  badger  and 
camel  hair  varnish  brushes.  "  We  are  also 
making  a  specialty  and  carrying  a  large 
stock  of  window  and  ceiling  brushes,  which 
are  always  in  good  demand  this  time  of  year 
for  house  cleaning  purposes,"  said  a  member 
of  the  firm. 

The  Consolidated  Plate  Glass  Co.,  of 
Canada,  report  much  improvement  in  trade, 
and  shipments  through  Ontario  brisk.  "  We 
are  daily  expecting  a  large  consignment  of 
plate  glass  from  England,  via  the  St.  Law- 
rence, amongst  which  is  a  large  quantity  of 
one  inch  polished  plate,  of  which  there  has 
been  a  scarcity  in  the  Canadian  market  for 
some  time,"  said  a  member  of  the  firm. 

Toronto  Cutlery  Co.  report  business  fair. 
Orders  for  pocket  cutlery  being  of  a  sorting- 
up  character  and  dealers  buying  carefully. 
"  We  are,  however,  behind  with  our  orders 
for  Non  XL  brand,"  said  a  member  of  the 
firm.  ,:  We  are,  however,  at  present  selling 
more  of  our  shears,  both  nickel-plated  and 
polished,  than  we  have  ever  done." 

The  Booth  Copper  Co.,  Toronto,  report  a 
large  demand  for  their  Resisto  range  boiler 
and  a  fair  business  doing  in  other  lines.  The 
firms  says  :  "  The  Resisto  boiler  is  not  only 
elegant  in  appearance,  but  is  also  satisfac- 
tory in  operation  and  construction,  and  is 
also  perfectly  secure  from  collapse.  We 
guarantee  it  to  stand  200  lbs.  hydraulic  pres- 
sure." 

Parmenter  &  Bullock,  Gananoque,  are  in- 
troducing their  patent  bifurcated  or  slotted 
rivets  in  cartoons,  12  boxes  in  a  cartoon,  100 
rivets  in  a  box,  20  of  five  different  lengths, 
which  are  now  being  largely  used  in  the 
United  States  by  farmers,  teamsters,  etc.,  in 
the  repair  of  harness,  halters,  shoes,  straps, 
overalls,  or  work  of  almost  any  kind  where 
a  strong  clinch  rivet  is  required.  They  are 
rivetted  or  clinched  with  a  hand  tool  small 
enough  to  be  carried  in  your  pocket  (does 
not  take  up  as  much  room  as  an  ordinary 
pocket  knife).  It  pays  a  larger  profit  for  the 
outlay  than  any  article  now  handled  by  the 
hardware  trade. 
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UNITED  STATES  MARKETS. 

New  York,  May  u,  1894. 

PIG  TIN — The  highest  prices  touched 
late  on  Monday  were  maintained.  If 
anything,  the  level  of  values  was  really 
a  shade  higher.  Extremely  moderate  specu- 
lative interest  and  cautious  buying  on  the 
part  of  jobbers  and  consumers  served  to 
give  the  market  a  quiet  appearance,  however, 
and  the  surface  indications  were  that  the 
advance  officially  recorded  of  2s.  6d.  to  5s. 
in  London  was  the  mainstay  of  the  market. 
Prompt  and  current  month  deliveries  were 
about  20.10  to  20.15  c.  at  the  close.  Bids 
were  made  of  20.05c.  for  later  deliveries,  and 
sellers  at  under  20.15  to  20.20c.  were  few 
and  far  between.  The  distant  deliveries 
would  thus  appear  to  be  quite  as  firm  as 
prompts,  for  the  moment  at  least.  The  ar- 
rivals thus  far  this  week  have  not  been  suffi- 
cient to  affect  the  statistical  position. 

Copper — The  market  for  ingot  remains 
flat.  Neither  export  or  home  trade  buying 
shows  any  sign  of  expansion,  and  sales' 
agents  remain  passive  pending  develop- 
ments. Small  parcels  come  out  at  relatively 
low  prices,  chiefly  from  second  hands,  and 
have  just  enough  weight,  in  connection  with 
prevailing  dulness,  to  give  the  market  a 
somewhat  weak  appearance.  The  range  of 
prices  quoted  is  9.40  to  9.50c.  for  Lake  Su- 
perior ingot,  9>js  to  9Xc  for  electrolytic, 
and  9  to  Q^sC.  for  ordinary  casting  stock. 

Pig  Iron — In  a  certain  limited  specula- 
tive circle  carload  lots  were  offered  at  3^c, 
June  and  July  delivery,  at  sellers'  option.  No 
business  resulted.  On  the  other  hand  de- 
silverized lead  for  prompt  delivery  was  placed 
at  3.42^  to  3.45c,  in  carload  lots,  for 
prompt  delivery.  There  was  thus  some 
irregularity,  and,  while  actual  results  were 
not  on  a  scale  sufficient  to  clearly  reflect  the 
market,  it  looked  very  much  as  though  the 
extreme  low  prices  were  purely  speculative. 
St.  Louis  wire  to  the  Metal  exchange  quoted 
3.20c.  The  London  cable  quoted  a  decline 
to  £9  for  soft  Spanish. 

Spelter — Offerings  from  the  west  were 
rather  on  a  more  limited  scale,  and  sellers 
stood  out  for  rather  better  prices.  There 
was  improvement  in  sales  or  in  local  demand, 
however,  and  3.50  to  3.55c.  seemed  about  the 
best  prices  for  ordinary  brands,  in  carload  or 
larger  lots.  St.  Louis  wire  to  the  Metal  Ex- 
change quoted  3.30c.  London  cable  was 
£\$  12s.  6d.  for  good  merchant  brands. 

Antimony— There  is  about  the  usual  de- 
mand, and  prices  vary  little  from  8^  to 
8^c.  for  Hallett's  and  10  to  io^c.  for  Cook- 
son's. 

Tin  Plate— Neither  spot  goods  or  for- 
ward shipments  are  being  taken  with  greater 
freedom.  Business,  in  fact,  continues 
smaller  than  usual  at  this  season  of  the  year, 
and  there  is  nothing  in  the  general  situation 
calculated  to  enliven  the  markets.  Prices 
are  rather  weak. 

Iron  and  Steel—  Business  in  both  crude 
and  finished  material  is  rather  slow,  and 
new  orders  serve  to  relieve  in  part  only  the 
spiritless  condition  of  affairs  that  has  pre- 
vailed for  some  time  past.  Prices  vary  in  a 
slight  degree  only,  and,  except  in  a  few  in- 
stance, as,  for  example,  steel  rails,  down  to 
a  level  that  tends  to  check  competition. 


The  secret  of  success  in  life  is  for  a  man  to 
be  ready  for  his  opportunity  when  it  comes. 


WIRE 


Close  prices  for  import  on  all  kinds  of  fencing 
and  other  wire,  also  on  IRON  and  STEEL 
of  all  grades. 


A.  C.  LESLIE  &  CO.,  Montreal  and  Toronto. 


Pure  Southern 


TURPENTINE 


Our  Specialty 


Remember,  we  are  headquarters  for  the   pure  article,  and   intending  purchasers  will  do 

well  to  get  our  price  before  placing  their  orders. 
Every  barrel  of  Turpentine  we   ship  is   accompanied    by  our   printed  guarantee  that  it 

is  ABSOLUTELY  PURE- 

We   Are    Not  Members   of   any  Combine. 

FRANCIS,  FROST  &  CO.,  33  Front  St,W„  TORONTO 


BEST  ON  THE  MARKET. 

Manufactured  by  Write  for  sample  cards  and  prices. 

The  James  Robertson  Co.  Ltd.,  Toronto 


THE  WHITMAN  k  BARNES  MEG.  CO, 

Canadian  Branch:    St.  Catharines,  Ont. 


no.  i 


Nail  Hammer 


It  cannot  be  excelled  in  quality  or  finish  by 
any  Hammer  manufactured. 

Our  "Garden  City"  Nail  Hammer 


GET   OUR    PRICES  and 
TRY   OUR    GOODS 


e  Is  the  best  and  cheapest 

|  "Solid  Cast  Steel"  Ham- 

mer on  the  market.  .  .  . 


We  aim  to  keep  in  stock  a  full  line  of  Hammers,  Sledges, 
etc.,  and  will  make  prompt  shipments 
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TRADE    CHAT. 

IN  the  window  of  A.  D.  Ellis'  hardware 
store,  Simcoe,  are  some  of  the  fine  prizes 
to  be  given  at  the  bicycle  races  in  Sim- 
coe on  May  24th. 

T.  Knight,  jr.,  intends  erecting  a  black- 
smith shop  opposite  the  Presbyterian  church, 
Chilliwack,  B.C. 

There  are  now  152,000  miners  on  strike  in 
the  United  States,  and  the  movement  con- 
tinues to  spread. 

T.  S.  Hobbs,  hardware  merchant,  has 
been  nominated  in  London  te  oppose  W. 
R.  Meredith. 

Sir  John  Thompson  will  introduce  a  bill 
establishing  the  first  Monday  in  September 
as  Labor  Day,  to  be  a  statutory  holiday. 

Wallaceburg  is  elated.  Steinhoff&  Gor- 
don have  struck  oil  after  much  labor,  and  if 
one  may  believe  reports  the  find  is  likely  to 
be  a  rich  one. — St.  Thomas  Journal. 

The  Steel  Range  Company,  who  have 
been  doing  business  in  Tilsonburg  all  winter, 
have  removed  to  Cayuga,  and  they  will  dis- 
tribute in  that  vicinity  for  some  time. 

Hugh  Rankin,  formerly  lessee  of  the 
Brisco  house,  Napanee,  has  moved  to  Des- 
eronto,  and  has  leased  R.  M.  Jack's  black- 
smith shop  were  he  will  carry  on  the  trade. 

Smith  Bros,  have  secured  the  plumbing 
contracts  for  the  Wishart  and  Struthers  resi- 
dences, and  also  the  fitting  up  of  the  new 
boilers  at  Springbank. — London  Advertiser. 

The  merchants  on  Princess  street,  King- 
ston, intend  to  make  elaborate  decorations 
in  their  store  fronts  on  the  Queen's  birthday. 
They  will  keep  their  stores  open  half  a  day. 

J.  M.  Anderson,  Deseronto,  has  removed 
his  tin  and  plumbing  shop  to  Edmond  street, 
one  door  from  St.  George  street,  when  he 
will  be  better  prepared  to  meet  the  wants  of 
his  patrons. 

Bell  &  Co.'s  factory,  Guelph,  inaugurated 
the  Saturday  half  holiday  system  the  other 
day.  The  factory  now  runs  nine  hours  a 
day  through  the  week  and  closes  down  at 
noon  on  Saturdays. 

Kingston  has  a  Smead-Dowd  case  before 
the  courts.  The  general  hospital  authori- 
ties have  taken  action  against  the  Smead- 
Dowd  Co.,  of  Toronto,  for  breach  of  contract 
and  for  damages. 

Early  on  the  morning  of  May  4th, 
burglars  made  their  way  into  the  hardware 
store  of  James  &  Reid,  Perth,  and  blew  open 
the  door  of  the  safe.  They  got  two  dollars 
in  silver  for  their  trouble.     No  clue. 

The  annual  output  of  puddled  iron  in  the 
United  Kingdom  is  steadily  decreasing. 
The  production  in  1893  amounted  to  1,363,- 
974  tons,  a  decrease  of  196,723  tons  from 
1892.  In  1889  the  production  was  2,253,756 
tons. 

The  ship  Britannic  recently  completed 
her  200th  round  voyage  and  400th  passage 
across  the    Atlantic.    This  means   she  has 


traveled  a  distance  of  nearly  1,500,000  stat- 
ute miles  with  her  original  engines  and  boil- 
ers, an  achievement  probably  without  paral- 
lel in  the  history  of  steam  navigation. 

The  hotel  men  of  Guelph  have  formed  a 
combination  and  decided  to  use  coal  oil 
lamps  instead  of  gas  or  electric  light.  They 
wanted  a  special  rate  from  the  gas  com- 
pany. Gas  and  electric  light  are  furnished 
on  a  graded  scale,  and  in  order  to  get  $1.50 
rate  it  is  necessary  to  consume  50,000  feet 
of  gas.  Electricity  is  furnished  on  a  similar 
basis. 

The  new  Tower  Bridge  of  London  was 
practically  completed  last  week,  after  eight 
years'  continuous  labor,  and  at  a  cost  of 
,£830,000.  It  will  vastly  facilitate  the  ever- 
increasing  traffic  between  the  eastern  and 
southern  portions  of  the  metropolis,  and  has 
the  additional  merit  of  being  a  decidedly 
handsome  monument  of  engineering  skill. 
The  work  has  absorbed  10,000  tons  of  steel. 


trade  with  a  good  idea  of  the  style  and  con- 
struction of  the  Spery  knives. 

Pa  nchaud,  Squire  &  Co.,  Montreal,  are 
sole  agents  for  Canada,  and  any  further  in- 
formation the  trade  may  desire  regarding 
these  knives  can  be  obtained  by  dropping  a 
line  to  that  firm. 


SPERY  BREAD  AND  CAKE  CARVER. 

THE  day  when  housekeepers  were  com- 
pelled to  cut  bread  and  cake  with  tools 
that  did  the  work  imperfectly,  and 
with  more  or  less  waste,  is  gone  never  to  re- 
turn. It  is  only  necessary  to  refer  to  the 
"Spery"  serrated  edge  breid  and  cake 
knives  as  an  evidence  of  that. 

The   action   of  cutting  bread  or  cake  is 
naturally  a  curved   or  sawing   motion,  so  in 


PERSONAL  MENTION. 

EB.  EDDY,  of  Hull,  is  mentioned  for 
the  succession  to  the  chair  in  the 
•  Senate  left  vacant  by  the  death  of 
Alonzo  Wright,  the  King  of  the  Gatineau. 

Cyrus  A.  Birge,  vice-president  Canada 
Screw  Co.,  was  in  Toronto  this  week. 

J.  A.  W.  Allan,  Newmarket  ;  W.  Orr, 
Aurora;  Mr.  Hatch,  of  Hatch  Bros.,  Whitby, 
were  among  the  country  merchants  who 
paid  Toronto  a  visit  during  the  week. 

J.  R.  Vanzant,  Markham,  was  in  Toronto 
on  business  this  week.  Mr.  Vanzant  has  just 
recovered  from  a  six  week's  illness,  and  he 
was  the  recipient  of  many  congratulations  on 
his  convalescence. 

L.  Privat,  Williamsford,  was  in  Toronto 
on  business  last  week.  He  told  Hardware 
that  trade  prospects  were  good  in  his  part 
of  the  country,  a  good  many  barns  and  some 
farm  dwellings  being  in  course  of  erection. 
"  I  have  no  cause  to  complain,"  he  said. 
"  We  may  not  be  making  money  as  fast  as 
we  would  like,  but  that  is  no  evidence  that 
times  are  hard  as  some  would  have  you  be- 
lieve. It  is  the  lean  pig  that  always  does 
the  most  squealing,  anyhow." 


cutting  with  the  "Speiy"  curved  blade  the 
centre  of  the  blade  strikes  the  bottom  of  the 
loaf,  or  top  of  the  bread  board  first,  thus 
making  as  clean  and  perfect  a  cut  at  the 
bottom  of  the  loaf  (without  tearing),  as  at  the 
top.  This  makes  the  action  of  cutting  a 
clean  slice,  top  and  bottom  alike  perfectly 
easy. 

The  serrations  in  the  "  Spery"  are  made 
deep  and  shallow,  short  and  long;  the  short 
shallow  teeth  doing  the  principal  cutting, 
and  the  long  deep,  serrations  prevent  any 
possible  clogging  and  tearing.  In  other 
words,  uneven  serrations  do  the  work  more 
easily  and  much  smoother,  upon  the  same 
principle  that  a  serrated  or  saw  edge  knife 
will  cut  hot  bread  or  cake  better  than  the 
common  knife.  All  our  knives  are  made 
from  crucible  steel  and  are  finely  temperea. 
They  will  not  only  retain  their  shape,  but 
will  hold  a  perfect  cutting  edge. 

The  accompanying   cuts   will  furnish  the 


ANTIQUITY  OF  HORSESHOES. 

The  earliest  form  of  the  horseshoe  was 
a  leather  boot,  says  Dr.  S.  J.  Harger,  of 
the  University  of  Pennsylvania  Veterinary 
School.  But  this  boot  was  only  worn  by 
heavy  war  horses.  The  ordinary  horses  of 
the  Greeks,  Romans,  Arabians,  and  other 
natives  were  unshod,  though  methods  of 
hardening  the  hoof  were  occasionally  used. 
The  earliest  written  record  of  metal  shoes 
is  found  in  a  book  by  the  Emperor  Leo  VI., 
who  died  911  A.D.,  but  horseshoes  have 
been  found  in  tombs  that  date  back  to  the 
sixth  century.  The  earliest  Oriental  form  of 
shoe  was  nearly  circular  and  was  fastened 
on,  not  by  nails,  but  by  flanges  driven  into 
the  side  of  the  hoof.  The  Arabian  farriers 
even  to-day  shoe  their  horses  cold  and  re- 
gard the  European  method  as  injurious. 
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Green  Painted    Screen  Cloth. 
Special  Lath   Cloth.      Hardware 
Grade     Cloth        Milk     Strainer 
Cloth.        Sand     Screen     Cloth. 
^ Honey    Extractor    Cloth.     Fan- 
ning Mill  and  Threshing  Machine  Cloth,   Etc.,   Etc. 
Write  for  Catalogue  and  Price  List 

The  B.  Greening  Wire  Co.,  Ltd, 

Hamilton,  Canada. 


GLiUE 


Write  for  Sample 
'and   Price  of 


a 


GEM" BRAND 


JUST  IMPORTED 


Strong  as  French 
Medal  and  Cheaper 


Toronto  Lead  &  Color  Co.,  Ltd. 


SUMMER 


OXFORD 


STOVES 


ECONOMICAL. 


EFFICIENT. 


BEAUTIFUL. 


Oxford  Gas  Ranges 


5  SIZES. 


Bakes,  Boils  and  Roasts  quickly 
and  uniformly. 

Are  Immense  Water  Heaters 

No  Waste.        No  Odor. 


GAS  RANGE. 


5  SIZES. 


Oxford  Oil  Gas  Ranges 

Makes  its  own  Gas  as  it  Burns  it. 

Makes  Gas  from  Ordinary  Coal  Oil. 

Bakes,  Roasts  and  Boils  perfectly.  Cost  of  Fuel  ^£c.  per  hour 

No  Odor.  No  Wick. 


OIL  GA8  RANGE. 

PEOPLE  WILL  ASK  FOR  THEM.  YOU  MUST  HAVE  THEM. 

Send  for  Price  List  of  our  Latest  Production  THE  OXFORD  GRADUATE  Wood  and  Coal  Cook  Stove. 


THE  GURNEY  FOUNDRY  CO.,  ltd.,  Toronto.    THE 


CO,,  LTD. 


|       >-'«•! 
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BUSINESS  CHANGES. 

DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES. 

WM.  PERTH,  general  store,  Clare- 
mont,  has  assigned  to  H.  W.  Mc- 
Mahon. 

A.  T.  Avard,  general  store,  Tidnish.  N.B., 
has  assigned. 

J.  W.  Erratt,  general  store,  Treesbank, 
has  assigned. 

Hector  Nadeau,  general  store,  Middle  St. 
Francis,  has  assigned. 

Robert  McLeneghen,  general  store,  Min- 
nedosa,  has  assigned. 

M.  A.  Chamberland,  general  store,  Stan- 
stead,  Que.,  has  assigned. 

W.  C.  Mackie,  general  store,  Beamsville, 
has  assigned  to  C.  B.  Armstrong. 

John  Petrie,  general  store,  Stayner,  has 
assigned  to  Joel  Halworth,  jun. 

W.  J.  Hallarn,  house  furnishings,  Toronto, 
has  assigned  to  Thos.  R.  Barton. 

J.  N.  Laird,  general  store,  Foxboro,  has 
assigned  to  W.  A.  Campbell,  Toronto. 

F.  X.  Labelle,  general  store,  St.  Janvier, 
Que.,  has  assigned  to  Lamarche  and  Oliver. 

L.  A.  Sauve,  general  store,  Coteau  Sta- 
tion, Que.,  is  offering  to  compromise  at  6oc. 
on  the  dollar. 

Samuel  Graham,  blacksmith  and  carriage 
maker,  Port  Perry,  has  assigned  to  J.  H. 
Brown. 

A  meeting  of  the  creditors  of  the  Wight- 
man  Sporting  Goods  Co.,  Montreal,  was 
held  on  the  nth  inst. 

The  wholesale  and  retail  drug  firm  of  C. 
McCallum  &  Co.,  of  London,  has  assigned 
to  Alfred  Robinson.  The  failure  is  due  to 
bad  debts  and  losses  in  the  oil  trade  some 
years  ago. 

Lecompte  &  Fils,  plumbers,  Montreal, 
have  assigned  on  demand  of  Aug.  Leblanc, 
with  liabilities  of  about  $12,000.  Principal 
creditors  :  E.  A.  Manny  &  Co.,  $1,000  ; 
Patenaude  &Cie,  $500;  Mdme.  Levy,  $4,000; 
Nazaire  Gauthier,  $3,600. 

The  creditors  of  the  estate  of  L.  Becker  & 
Co.,  insolvent  bankers,  of  Waterford,  will 
meet  Wednesday.  The  statement  shows 
direct  liabilities  of  $84,000  and  preferred 
$340.  The  Bank  of  Hamilton  endorsed  notes 
made  by  the  Reliance  Electric  company  for 
$15,000,  but  no  loss  is  anticipated.  The 
Canadian  Bank  of  Commerce  is  fully  se- 
cured. The  assets  consist  of  cash,  $1,859.85; 
book  debts,  $5,110;  bills  receivable,  $16,- 
268  ;  mortgage  and  office  furniture,  $1,771  ; 
claims,  $7,000  ;  surplus  in  hands  of  Bank  of 
Commerce,  $12,095  ;  collaterals,  $8,058 ; 
nominal  surplus  in  the  estate  of  L.  Becker 
$20,000  ;  making  a  total  of  $70,490.  This 
leaves  a  deficiency  of  over  $14,500. 

SALES  MADE  AND  PENDING. 

The  stock  of  Ray  &  Co.,  general  store, 
Kinmount,  has  been  sold. 

The  stock,  etc.,  of  Thos.  Dawson,  general 
store,  Raglan,  is  advertised  to  be  sold  by 
auction  on  the  16th  inst. 

The  stock,  etc.,  of  W.  C.  Ma<-kie,  geneial 


store,  Beamsville,  is  advertised  to  be  sold  by 
auction  on  the  16th  inst. 

The  stock,  etc.,  of  J.  M.  French  &  Co., 
paints  and  varnishes,  Toronto,  is  advertised 
for  sale  by  auction  on  the  15th  inst. 

At  Suckling  &  Co.'s  auction  room,  To- 
ronto, the  general  stock  of  Hadden  & 
Staples,  of  Franklin,  was  sold  at  65)4c.  on 
the  dollar.  The  stock,  amounting  to  $3,000, 
was  purchased  by  John  Nasmith,  of  Lotus. 
PARTNERSHIPS    FORMED    AND   DISSOLVED. 

Snoddy  &  Cook,  plumbers,  Hamilton,  have 
dissolved. 

The  Toronto  Plate  Glass  Importing  Co. 
(not  incorporated)  has  dissolved  ;  Alfred 
Pearson  continues. 

Chas.  C.  Corneille,  Alphonse  de  Ligori 
Quesnel  and  Chas.  Alfred  Sharpe  have 
registered  partneiship  to  carry  on  business 
under  the  style  of  the  Metropolitan  Plate 
Glass  Insurance  Co.,  Montreal. 

CHANGES. 

A.  Wood,  blacksmith,  Manchester,  has 
removed  to  Epsom. 

Jackson  Bros.,  machinists,  have  opened 
up  in  South  Edmonton. 

Harvey  Bailey  &  Co.,  general  store,  En- 
derly,  B.C.,  are  closing  out. 

H.  Dorias,  general  store,  St.  Valentine, 
has  removed  to  St.  Philomene. 

Robert  &  Co.,  agents  for  machinery  and 
mill  supplies,  Montreal,  are  starting  business. 

FIRES. 

R.  Craig,  blacksmith,  Nanaimo,  has  been 
burnt  out. 

On  May  6th  fire  broke  out  in  the  power 
house  of  the  electric  light  company,  Nanai- 
mo, B.C.,  which  was  completely  destroyed, 
with  contents.  The  fire  spread  rapidly  to 
adjoining  buildings.  McKenzie's  furniture 
factory,  Hirst  Bros.'  general  store,  and  two 
private  dwellings  were  destroyed  before  the 
flames  were  controlled. 

DEATHS. 

Alex.  Roxborough,  general  storekeeper, 
Richibucto,  N.B.,  is  dead. 

Francis  Wade,  general  storekeeper, 
Wade's  Landing,  B.C.,  is  dead. 

Alex.  Wren,  of  the  firm  of  Wren  &  Co., 
proprietors  of  the  Forest  foundry,  died  in 
London.  He  was  60  years  of  age,  and  had 
been  a  prominent  citizen  of  Forest  for  over 
20  years. 


A  UNIQUE  IDEA. 

An  exchange  has  the  following  on  the 
baneful  credit  system  :  "  One  of  our  merch- 
ants thinks  that  the  proper  place  to  cure  the 
evils  of  the  deadly  credit  system  is  in  the 
public  schools.  Let  the  children  be  taught 
that  value  at  once,  and  a  new  generation  of 
careful  business  men  will  arise  to  destroy 
the  present  ruinous  paralyzing  system. 
This  seems  to  be  sound  doctrine,  and  is 
well  worthy  of  elaboration  in  the  text  books 
of  the  day." 


TRADE   WITH  AUSTRALIA. 

AN  interesting  address  was  delivered 
before  the  Toronto  Board  of  Trade 
Monday  afternoon  by  Hon.  Robert 
Reid,  Minister  of  Defence  for  Victoria,  on 
the  subject  of  trade  with  Australia,  and  the 
matters  incidental  thereto. 

He  first  touched  upon  the  question  of  in- 
creased steamship  and  mail  service,  and 
then  animadverted  the  proposed  new 
Pacific  cable.  This  cable  could  be  built 
for  ,£1,800,000  sterling.  The  proposition 
placed  before  the  Imperial  Government  was 
very  moderate.  The  Imperial  Government 
was  asked  to  guarantee  one-third  the  de- 
ficit, if  any.  Canada  and  Australia  took  the 
risk  on  the  other  two-thirds. 

He  then  discussed  the  question  of  Austra- 
lian trade.  The  total  trade  was  ^130,000,- 
000,  or  fifteen  million  pounds  more  than  the 
trade  of  England  when  Victoria  ascended 
the  throne.  The  trade  with  the  outside 
world  was  ^86,000,000,  and  of  that  ^69,- 
000,000  was  with  the  Mother  Country.  The 
revenue  of  Australia  was  ^3 1,800,000.  But 
as  all  the  railways  were  owned  by  the  State, 
and  the  railway  receipts  were  included  in 
these  figures,  it  would  be  necessary  to  sub- 
tract these  figures  so  as  to  obtain  an  accu- 
rate estimate  of  the  receipts  of  the  country. 
The  revenues  from  the  railways  amounted 
to  ^,12,000,030,  leaving  a  net  revenue  of 
^19,000,000.  The  revenue  of  the  United 
Kingdom  was  about  ^90,000,000  for  thirty- 
six  millions  of  people,  whilst  Australia  had 
only  four  millions  of  population.  He  gave 
these  figures  to  show  that  Australia  was  a 
desirable  country  to  trade  with. 

The  wool  exports  of  Australia  were  ^25,- 
000,000.  Nearly  eighty  years  ago  the  King 
of  England  gave  seven  or  eight  merino 
sheep  as  a  present  to  an  Australian  at  a 
time  when  it  was  a  crime  to  take  a  merino 
sheep  out  of  Spain.  These  sheep  had  mul- 
tiplied till  they  now  number  130,000,000. 

Since  185 1  ,£329,000,000  of  gold  had  been 
mined  in  Australia.  There  were  periods  in 
the  world's  history  when  silver  was  the 
same  as  it  is  at  present.  We  read  that 
silver  was  counted  for  nothing  in  the  days 
of  Solomon.  (Laughter.)  It  was  the  same 
at  the  present  time  in  Australia. 

He  then  referred  to  the  quantity  of  frozen 
mutton  exported  from  Australia  to  England 
and  India.  The  exports  were  now  so  great 
that  the  mutton  sold  for  three  pence  a  pound 
in  London.  Four  years  ago  not  a  pound  of 
butter  was  exported  from  Australia.  He 
could  well  remember  when  butter  was  im- 
ported from  Limerick  and  Cork.  When  he 
was  in  London,  the  other  day,  he  received 
word  to  arrange  cold  storage  from  Australia 
to  London  for  10,000  tons  of  butter.  Last 
year  the  exports  of  butter  reached  ^700,000. 
They  were  also  encouraging  the  cheese  in- 
dustry, and  were  giving  a  bounty  to  exporters 
until  such  time  as  the  industry  could  take 
care  of  itself. 

He  dwelt  upon  the  vast  resources  of  the 
British  Empire,  and  concluded  with  the  re- 
mark that  with  good  statesmen  and  good 
statesmanship  there  was  a  great  future  be- 
fore it. 

The  customary  vote  of  thanks  followed, 
and  Mr.  Reid  was  entertained  at  dinner  by 
the  National  Club  the  same  day. 


HARDWARE. 
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'0  LIQUID 
0    GLUE 


IS    THE     BEST 


THE  ART  METROPOLE,  Agents. 

131  Yonge  Street,  TORONTO. 

OUR  SALES  OF 


"BURHAM 


55   Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  others 
Try  it  and  be  convinced 


Sole  Consignees  for  Canada, 


IWRAE  &  CO.,  OTTAWA 

Parmenter  &  Bulloch 


Manufacturers  of 


Rivets,  Burrs,  Wire  Nails 

Of  every  Description 

Carpenters'  Braces,  and  other  Hardware  lines. 

SPECIALTIES  : 

Tubular,    and  Bifurcated    or    Slotted   Rivets,    I  acing 

Studs,  Rubber  Arctic  and  Leather   Shoe  Buckles,  and 

Shoe   Braces.  Write    for    Illustrated    Catalogue    and 

Price  List.  

Head  Office  and  Works:  GANANDOUE,  ONT. 

BRANCH  warehouse: 

32  and  34  St.  Dizor  St.,  Montreal 


"Superior"  Copper  Rarjge 

BOILER 

Made  of  the  best  Lake  Superior 
Copper  throughout,  except  the  nip- 
ples which  are  brass.  We  braze  the 
nipples  instead  of  soldering  them, 
because  soldering  does  not  give  sat- 
isfaction. The  inside  of  each  boiler 
is  thoroughly  tinned.  The  heads  are 
united  to  the  body  by  means  of  a 
threelold  lock,  which  makes  a  dur- 
able and  absolutely  secure  joint. 

We  have  SEVEN   CLAIMS 

on  our  new  range  boiler. 

1.  The  process  of  uniting  the  round 

heads  to  the  body. 

2.  Combination  brass  with   vacuum 

valve. 

3.  Combination  hot  and  cold  water 

tubes. 

4.  Flanged  nipples  brazed  to  boiler. 

5.  Coupling  on  bottom  of  boiler. 

6.  Cylindrical  portion  of  boiler  hav- 

ing longitudinal  brazed  joint. 

7.  The  process  of  producing  a  longi- 

tudinal joint. 

All  our  boilers  are  tested  to  200 
lbs.  hydraulic  pressure  and  stamped. 

We  can  compete  with  anything  in 
the  market      Write  for  prices. 

Coulter  &  Campbell 

155  and  157  George  St.,  TORONTO 


THE  OAKV1LLE 

BASKET  CO., 


Manufacturers  of 
I,  2,  3  Bushel 

Grain 

AND 

Root 

BisjfETs 

THE  OAKVILLE 
BASKET  CO. 


BUCK 
DIAMOND 


FILE 
WORKS, 


21   Richmond  St.,  Philadelphia,  Pa. 

MANUFACTURERS  OF 

Mill  Sawf iles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  Lightning  Sawfiles. 

EVERY  OTHER    DESCRIPTION  OF  SAW   FILES. 


GEO.  A.  COWAN,  Montreal  Agent,  204  St.  James  St. 


Fnel  is  a  Large  Item  in  Your  Expense  Account 

CUT  IT  DOWN  ONE-THIRD 

By  covering  your  Steam  Pipes  and  Boilers  with  SECTIONAL  MINERAL 
WOOL  COVERING,  preventing  condensation  and  loss  of  steam. 

Others  have  done  it,  why  not  you  ?    Full  line  ASBESTOS  GOODS 
on  hand 

Ganadian  Mineral  Wool  Co.,  Ltd., 

Ill  BAY  STREET,  TORONTO. 
GEO.  R.  THOMPSON  &  CO.,  Manitoba  Agents,  Winnipeg. 


In 


Portland  Cements  Calcined  Plaster 

Sewer  Pipes  Fire  Bricks  and  Clay 

Chimney  Linings  and  Tops       Enameled  Porcelain  Sinks 

Mortar  Stains,  and  General  Builders'  and  Contractors'  Supplies 

W.  McNALLY  £>  GO. 

MONTREAL 


Carry  the  Largest  Stocks  and 
Quote  Lowest  Prices.   .    .   . 
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CANADIAN  WOOL  CLIP,    1894. 

THERE  is  probably  no  man  in  Canada 
more  qualified  to  give  an  opinion  on 
matters  appertaining  to  wool  than  John 
Hallam,  consequently  the  following  impor- 
tant article  from  his  pen  regarding  the 
Canadian  wool  clip,  1894,  will  be  read  with 
interest 

"  With  reference  to  the  prospects  of  the 
coming  clip  of  wool,  and  the  prices  to  be 
realized,  there  is  nothing  definitely  known. 
The  delay  at  Ottawa  in  settling  the  tariff  on 
woolen  goods  has  created  an  industrial  un- 
certainty and  a  want  of  confidence  in  the 
future  of  the  trade.  The  proposed  change 
in  the  tariff  from  compound  to  purely  ad 
valorem  duties  will  seriously  embarrass  the 
tweed,  blanket  and  yarn  manufactories. 
They  will  not  be  able  under  the  proposed 
change  to  successfully  compete  with  the 
shoddy  goods  from  Huddersfield  and 
Dewsbury,  unless  the  Government  take 
the  duty  off  coal,  machinery,  and  other  arti- 
cles now  taxed  and  used  as  raw  material. 
This  is  having  a  very  depressing  effect  on 
the  price  of  our  domestic  wools  and  on  the 
woolen  trade  in  general.  Home  competition 
has  reduced  the  price  of  Canadian  tweeds, 
blankets,  and  yarns,  to  the  lowest  possible 
point,  and  if  the  Canadian  mills  are  sub- 
jected to  keen  competition  on  these  goods 
under  an  ad  valorem  duty  with  England, 
France,  and  Germany,  where  machinery 
and  all  raw  material  are  free  of  duty,  it 
simply  means  shutting  up  some  of  the  mills 
in  this  country.  In  my  opinion  this  change 
in  tariff  will  only  benefit  the  importing  and 
ready  made  clothing  trade. 

"  The  passing  of  the  Wilson  Bill  will  not 
affect  the  prices  of  Canadian  wools,  as  the 
domestic  wools  of  the  United  States  are  now 
as  low,  if  not  lower,  than  in  Canada,  but, 
notwithstanding  this,  I  am  afraid  that  there 
will  be  some  speculation  that  may  raise  the 
price  of  our  domestic  wool  beyond  their 
present  values,  relying  on  the  expectation 
that  when  the  duties  are  taken  off  in  the 
United  States  the  price  will  rise.  The 
Americans  are  not  changing  their  tariff  on 
wools  to  suit  the  Canadian  people,  but 
simply  to  give  the  manufacturers  of  the 
United  States  free  wool  at  the  lowest  pos- 
sible price  in  competition  with  English  and 
foreign  wool  markets,  and  if  the  dealers  and 
manufacturers  through  the  country  can  only 
realize  this  fact,  the  clip  of  1894  will  be 
bought  at  fully  10  to  15  per  cent,  less  than 
in  1893. 

"  Most  of  the  clip  of  1893  is  still  in  the 
hands  of  dealers  and  unsold.  During  the 
last  twelve  months  large  quantities  of  wool 
and  sheepskins,  the  product  of  the  United 
States,  have  found  their  way  into  Canada  at 
prices  much  lower  than  our  domestic  wools 
and  sheepskins  could  be  sold  for  here.  I 
would  advise  caution  in  buying  the  Can- 
adian clip,  as  no  money  has  been  made  out 
of  Canadian  wool  for  three   or  four  years 


past.  The  trend  of  the  trade  goes  to  show 
that  the  coming  clip  should  be  bought  with 
more  care  and  at  the  following  prices,  ac- 
cording to  quality  : 

WASHED    FLEECE   WOOLS. 

Combing  Fleece,  including  Leicester,  Cots- 
wold,  Oxford  Down,  and  all  long-haired, 
bright  wools 15  to  16c. 

Pure  Southdown,   free  from  tags  and  chaff. ..   18  to  20c. 

Shropshire,  of  good  sound  staples 00  to  18c 

Fine  Clothing  Wool 00  to  18c. 

UNV'ASHED  FLEECE   WOOLS. 
Leicester,  Cotswold,  and  other  bright  wools...    8  to    9c. 

Shropshire,  good  sound  staple 10  to  nc. 

Pure  Southdown 11  to  12c. 

Rejections,  including  black,  chaffy,  and  cot- 
ted  wools 11  to  I2C. 


A  POINT  GAINED  FOR  SHIPPERS. 

AGE   OF   STEEL    has  this   to    say 
about  the  new  form  of  bill  of  lading 
recently   introduced  by  the   Grand 
Trunk  : 

It  is  simple  and  as  nearly  perfect  in  its 
simplicity  as  such  a  thing  can  be  made. 
The  only  conditions  it  makes  are  that  the 
goods  for  which  it  receipts  are  accepted, 
subject  to  the  duties  and  responsibilities  im- 
posed upon  the  carriers  by  law.  This  is  all 
there  is  of  it.  The  shipper  is  asked  to  waive 
no  rights  and  the  road  is  released  from  no 
liabilities.  It  merelyaccepts  what  is  brought 
to  it,  and  undertakes  to  deliver  it  to  destina- 
tion, subject  to  whatever  rules  for  the  pro- 
tection of  shippers  the  courts  and  the  stat- 
utes have  laid  down.  This  is  certainly  a 
welcome  innovation  aud  probably  marks  the 
beginning  of  the  end  of  the  controversy 
between  the  railroads  and  their  patrons 
over  "  uniform  "  and  "special"  bill  of  lading 
— devices  whose  only  purpose  has  been  to 
release  the  carriers  from  some  of  the  res- 
ponsibilities which  naturally  belong  to  the 
business  in  which  they  are  engaged,  and 
for  which  their  usual  charges  allow  them 
ample  compensation.  It  is  not  to  be  ex- 
pected that  all  the  other  roads  will  follow 
the  example  of  the  one  mentioned  and  adept 
a  like  simple  and  equitable  bill  ;  but  with 
one  road  using  such  a  form,  it  will  be  diffi- 
cult with  competing  and  connecting  lines  to 
hold  to  the  special  contract  arrangements 
which  they  have  sought  to  impose  upon  the 
shipping  public.  The  prediction  is  made  by 
some  of  the  railway  papers,  which  may  be 
supposed  to  speak  from  inside  information, 
that  the  result  of  this  new  departure  will  be 
the  adoption  of  a  uniform  bill  of  lading  with 
practically  no  other  restrictions  than  those 
imposed  by  law,  though  it  may  not  take  quite 
so  simple  a  form  as  the  one  used  by  the 
Grand  Trunk. 

It  is  more  than  likely  that  this  result,  if  it 
shall  be  accomplished,  will  be  due  largely  to 
the  determined  opposition  of  shippers  to  the 
efforts  of  the  railroad  companies  to  impose 
upon  them  an  arbitrary  and  unjust  special 
contract,  under  which  the  carrier  has 
no  responsibilities  worth  mentioning  and 
the  shipper  no  rights.  No  doubt  the  ex- 
pectation has  been  that  the  public,  finding  it 
could  not  avail  itself  of  the  facilities  of  the 
railroads  without  accepting  these  obnoxious 


contracts,  would  finally  acquiesce  in  the 
abuse  of  its  rights,  and  the  special  contract 
form  of  bill  of  lading  would  come  to  be  the 
only  one  in  use.  The  carrier  is  expected  to 
be  able  to  do  business  solely  at  the  risk  of 
the  customers,  being  liable  for  nothing  be- 
yond the  delivery  of  the  goods  intrusted  to 
them  at  destination,  in  such  condition  and 
at  such  time  as  might  be  most  convenient. 
The  vigorous  protests  made,  with  the  refusal 
in  many  instances  on  the  part  of  shippers  to 
accept  the  terms,  in  which  refusal  the  rail- 
road people  well  knew  they  were  sustained 
by  the  law,  has  shown  the  managers  that 
their  scheme  cannot  succeed  and  proved  to 
some  of  them  at  least  that  it  is  to  their  own 
interest  to  change  it.  There  is  no  reason  to 
suppose  that  they  would  have  come  to  this 
way  of  thinking  if  nothing  had  been  said  or 
done  to  show  them  that  in  attempting  to 
carry  out  a  scheme  to  escape  their  legal 
responsibility  they  were  trying  the  patience 
of  the  public  to  the  full  limit  of  its  endur- 
ance. With  all  their  disregard  for  the  rights 
and  interests  of  their  customers,  the  owners 
and  managers  of  railway  properties  recog- 
nize the  danger  of  openly  defying  public 
opinion.  They  often  threaten  more  than 
they  are  willing  to  carry  out  under  con- 
ditions involving  the  risk  of  retaliatory  or 
corrective  legislation. 

It  is  doubtless  so  in  this  case  and  proba- 
bly the  cure  for  the  cut-throat  bill  of  lading 
will  come  everywhere  through  the  operation 
of  this  principle.  But  it  is  to  be  remembered 
that  the  change  is  not  yet  made,  nor  the 
hope  everywhere  abandoned  that  the  uni- 
form bill  of  lading  may  yet  be  established 
beyond  danger  of  dislodgement.  The  oppo- 
sition to  it  should  not  be  relaxed.  With 
partial  success,  its  opponents  should  fight 
with  fresh  vigor  and  renewed  confidence. 
What  has  been  done  only  shows  how  com- 
plete and  lasting  the  victory  may  be  made 
by  maintaining  the  fight  to  the  end.  It 
would  be  foolish  to  cease  protesting  now, 
merely  because  the  railway  people  have 
given  evidence  and  intention  of  withdrawing 
from  the  arbitrary  position  they  have  taken. 
It  is  not  the  promise  merely  that  is  wanted, 
but  the  performance,  and  these  two  have 
been  known  in  times  past  to  be  rather  widely 
separated.  Because  one  road  has  perceived 
the  error  of  its  way  and  has  departed  there- 
from, it  will  not  do  to  assume  that  all  other 
sinners  of  the  same  stripe  will  forthwith  go 
and  do  likewise.  They  may  do  so  if  they 
are  pushed  steadily  on  to  it,  but  that  they 
will  reform  of  their  own  accord,  or  will  re- 
form at  all  unless  they  are  forced  to  it  by  the 
persistent  protests  and  admonitions  of  their 
customers,  is  an  assumption  altogether  too 
improbable  to  be  safe. 

SITUATION  WANTED. 

ASSISTANT,    WITH    8    YEARS'    EXPERIENCE; 
good  stockkeeper ;   A  1  references ;  wants  a  posi- 
tion.   Address  F.  K.,  Hardware  Office. 

SITUATION     WANTED. 

BY  A  YOUNG  MAN  AS  BOOKKEEPER  OR 
salesman  in  hardware  store ;  several  years  ex- 
perience;  best  references  for  ability,  integrity,  etc., 
from  last  employer.  Address  E.  A.,  Hardware  Office, 
Toronto,  Ont. 


HARDWARE. 
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A  HANDY  BICYCLE  RACK. 

ONE  of  the  simplest  and  yet  most  con- 
venient bicycle  racks  that  has  been 
offered  to  the  trade  for  exhibition 
purposes,  or  the  wheelman  for  private  use, 
"  is  the  Star  Cycle  Rack,  of  which  the  ac- 
companying cut  will  give  a  good  idea.  It  is 
strongly  made  of  hardwood,  either  varnished 
or  painted,  and  is  both  light,  compact,  and 
reasonable  in  price.  For  the  showroom  it 
is  claimed  to  have  no  equal,  as  the  wheels 
and  pedals  of  the  machine  when  standing 
on  the  rack  are  left  perfectly  free  to  revolve 
at  the  will  of  the  purchaser.    The  wheelman 


will  also  find  it  handy  when  oiling  his 
machine,  and  as  the  rack  supports  the 
bicycle  entirely  by  the  centre  of  the  frame, 
there  is  not  the  possibility  of  buckling  that 
there  is  in  many  other  racks  that  support 
the  machine  by  the  wheel.  They  are  cheap 
and  neat,  and  are  being  handled  by  A.  A. 
Allan  &  Co.,  Toronto,  Canadian  agents  for 
the  Star  Cycle  Works,  Woolverhampton, 
England,  who  will  supply  them  to  the  trade. 


A  new  general  store  has  beeD  opened  up 
at  Shallow  Lake,  Grey  county,  by  Groh  Bros. 
Much  advantage  is  expected  to  accrue  to 
Shallow  Lake  from  the  branch  railway  which 
the  Grand  Trunk  is  constructing  from  Owen 
Sound  to  Park  Head. 

Wall  Dusters 

Our  Wall  Duster  is  a  common-sense  article 
which  only  has  to  be  shown  to  be  sold. 
Send  for  Price  List. 

FRANK  HOLT,  s.  coibome  street,  Toronto 


Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of  Hot    Pressed 
Nuts,  Square  and  Hexagon 


TORONTO  PICKET    |i|||f||||A| 

WIRE  FENCE  CO. 


Ililllf  1BI1II 

I  111!  10 Mil  ill 

JIlMIiillll 


221  River  St.,  Toronto 
Picket  and  Woven 

Wire  Fencing 


JIBil  BiluH  BMMkBi  Hi-  H 
Send  for  New  List 


Books  for  Retailers 

Published  for  the  good  of  the  trade. 


Ideas  for  Hardware  Merchants 

As  its  name  implies  it  is  full  of  ideas 
for  the  retail  hardware  merchant. 

PRICE,  50  CENTS  (Half  Price). 

Buying-,  Handling1  and  Selling  of  Tea 

Being   the    experience  of   the   most 
prominent  and  successful  merchants. 

PRICE,     35    CENTS. 

Pitfalls  of  the  Dry  Goods  Trade 

This  is  another  batch  of  Prize  Essays 
full  of  valuable  information. 

PRICE,  10  CENTS. 
Sent,  postpaid,  on  receipt  of  price. 


HARDWARE   MERGftANT 

TORONTO. 


Belt  Dressing 

GOODHUE'S  WATERPROOF 
IS  THE  BEST. 

TRY  IT.      5  and  io  lb.  tins.      TRY  IT. 


H.  D.  Simmons  &  Co. 

Western  Representatives, 

85  York  Street,  TORONTO. 

A  full  stock  of  J.  L.  Goodhue  &  Co's  belting, 
etc.,  kept  here  for  ready  delivery  orders. 


Francis  Hyde  &  Go. 


Builders' 
Supplies 


We  make  a  specialty  of 
Scotch  Fire  Clay 
Flint  Glazed  Sew- 
erage Pipes,  Fire 
Bricks  and  Fire 
Clay  Agricultural  Drain  Tiles, 
White  Enamelled  Bricks  andTiles 
for  walls.  Best  brands  London  Port- 
land Cement. 

STORES  AND  YARDS : 

King,  Queen  and  Wellington  Sts.,  Montreal 


The  Houghton 
Patent  Key 
Lock  Wrench 


Combines  strength,  simplicity  and  durability,  and  is  unequalled  for  ease  and  rapidity  of  adjust- 
Manulactured  in  all  sizes  by  THE  PARIS  TOOL.  MFG.  CO.,  LTD.,  PARIS,  ONT. 


^V 


Huntsville,   May  3rd,  1894. 

Messrs.  J.  &  ].  Tavlor,  Toronto. 

Gentlemen  :  The  No.  1  Safe  purchased  from 
you  four  years  ago  passed  through  the  fire  that 
destroyed  the  business  portion  of  this  town  on  18th 
April  last.  It  was  a  most  severe  fire  test ;  and  when 
the  safe  was  opened  I  was  highly  pleased  at  the 
well  preserved  state  of  the  contents,  and  can  confi- 
dently recommend  your  safe  to  any  business  man 
requiring  a  good  article. 

Yours  truly, 

Signed,  F.  W.  Clearwater. 


'WW 
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Clothes  Wringers 

"Leader"  Barrel  Churns 
"Dowswell"  Washers 
"Queen  and  Domestic"  Mangles 

DOWSWELL   BROS. 

SUCCESSORS  TO 

Peerless  Manufacturing  Co. 
HAMILTON,    -    CANADA 


Write  for  Prices  and  Discounts. 


s 


RAMSAY'S 

PURE 
WHITE  LEAD 


^BSZ$SZS&$&8&i8WgZS&i!m^$ 


PEARL    STEEL-WARE 

Best  enamelled  goods  in  the 
market.     Just  arrived. 

RICE  LEWIS  &  SON,  Limited, 

TORONTO 


ADAM  HOPE 
&  CO., 

Offer  for  Sale  HAMILTON 

"Pioneer"od"Sloss" 

PIG    IRON 

These  are  fine  foundry  irons,  being  strong 

and  large  scrap  carriers. 
Also  all  the  well-known 

Scotch  Brands, 

Broken  Car  Wheels, 
and  Railway  Cast  Scrap. 


THE  OIL  TRADE. 

THE  Petrolea-Advertiser,  the  organ  of 
the  oil  trade  in  Canada,  his  this  to 
say  regarding  the  reduction  of  the 
duty  on  refined  oil  to  6r.  and  on  crude  to  3c. 
per  gallon  : 

"  Well,  the  die  is  cast,  and  the  dreadful 
suspense  to  which  we  have  been  subjected 
for  the  past  four  months  is  over,  and  the 
worst  has  come.  It  is  useless  to  disguise 
the  fact  that  we  are  both  displeased  and 
disappointed.  Displeased  because  the  re- 
sult is  the  outcome  of  argument  from  igno- 
rance of  the  facts,  and  disappointed  because 
we  expected  different  results  from  those 
who  know  the  facts  and  have  the  power  to 
carry  them  out,  where  $20,000,000  has  been 
expended  in  developing  this  oil  region,  and 
the  difficulty  we  have  with  our  small  pro- 
ducing wells  to  compete  with  the  present 
gushers  and  flowing  wells  of  the  United 
States. 

"  The  blow  is  a  hard  one,  and  it  is  diffi- 
cult at  present  to  say  what  the  result  will  be. 
A  great  diversity  of  opinion  is  at  present  ex- 
pressed as  to  the  action  of  the  Government, 
but  all  are  unanimous  in  regretting  that  the 
Government  should  be  forced  to  reduce  the 
duty  on  oil  to  six  cents  after  having  given 
us  all  to  understand  when  the  Budget  was 
brought  down  that  our  protection  would  still 
continue  to  be  what  the  Reform  Government 
gave  us  when  they  were  in  power. 

"The  National  Policy  has  done  nothing 
for  the  oil  industry,  as  the  framers  of  it  did 
not  give  us  any  more  protection  than  we  had 
before.  Both  Governments  considered  the 
petroleum  industry  one  which  deserved  the 
utmost  protection  that  could  be  given  to  it, 
and  many  persons  have  been  under  the  im- 
pression that  our  protection  was  an  act  of 
the  National  Policy,  and  unduly  censured 
the  present  Government  for  putting  it  on, 
when  they  were  not  in  any  way  responsible 
for  that  portion  of  the  tariff." 


BERGER  BROS. 


Tinners'  Hardware 
and  Roofers'  Supplies. 


SPEED  ON  A  BIKE. 

If  a  story  from  Ashland,  Wis.,  is  to  be 
taken  as  literally  or  even  approximately 
true,  a  bicycle  rider  on  a  newly-invented 
winter  machine  can  make  faster  time  than 
any  which  has  ever  been  recorded  for  man 
or  horse.  It  is  said  that  a  mile  was  covered 
in  one  minute  and  44  3-5  seconds,  and  three 
miles  in  three  minutes  and  42  1-5  secends 
to  the  mile.  At  that  speed  a  bicycle  rider 
would  simply  run  away  from  a  champion 
running  horse,  and  the  best  time  made  by 
skaters  and  ordinary  bicycle  riders  becomes 
slow  by  contrast.  The  machine  on  which 
this  wonderful  feat  is  reported  to  have  been 
performed  has  an  ordinary  bicycle  frame, 
a  driving  wheel  and  two  runners.  It  is  said 
it  can  be  attached  to  any  bicycle  frame  in 
a  few  minutes.  If  these  statements  are  all 
trustworthy,  remarks  an  exchange,  we  may 
yet  see  the  winter  bicycle  a  rival  of  the  ice 
boat  for  speed  and  of  skates  for  popularity. 


The  best  Eave  Trough  Hangers  and  Pipe  Fasteners 
on  earth.  Berger's  Long  Eave  Gutter,  Pipe  Hooks  and 
Fasteners  of  every  description.  Also  Ridging,  Crest- 
ings,  Finals,  Registers  and  Ventilators.  Don't  buy  un- 
til you  have  our  price.    Samples  and  catalogue  free. 

237  ARCH  ST.,   PHILADELPHIA,    PA. 

Canada  Iron  Furnace  Co,,  Ltd. 

Manufacturers  of 

CHARCOAL  PIG   IRON 

MONTREAL. 

BRAND  "(J.  I.  F."™ 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO,  E,  DRUMMOND, 

Managing  Director  and  Treasurer 


NONE    GENUINE 
WITHOUT    THIS     LABEL 


fREHCH/^GRE^i 


J0ljJUyc^s*ca 

^HILASNEW    YOBj^, 


"Asbestos  Stove  Pipe  Thimble."  Light 
strong,  will  not  crack  with  heat,  easily  placed,  fire  proof, 
universally  used  where  known.  Manufactured  by  THE 
COLLINS  MFG.  CO.,  84  Adelaide  East. 
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Half  Pfiee 


•?&?&^^%zm&$zm&{i&v&; 


The  original  selling  price  of  "Ideas  for  Hardware 
Merchants'    was  $1.00  ;  the  price  now  is 

SO     CE1VTS 

And  Only  handled  by  ourselves.  We  bought  out  the  publishers 
at  a  bargain,  hence  the  exceedingly  low  price. 

"  There  is  a  tide  in  the  affairs  of  men 
Which  taken  at  the  flood  leads  on  to  fortune  ; 
Omitted,  all  the  voyage  of  their  life 
Is  bound  in  shallows  and  in.  miseries." 

This  is  the  opportunity  of  your  life.  Will  you  grasp  fortune  as 
she  rapidly  glides  past  you  and  within  reach  ?  We  have  only  a 
limited  number  of  copies  and  they  are  rapidly  going.  Mailed  on 
receipt  of  price,  postage  prepaid. 


THE  J.  B.  McLEAN  PUBLISHING  CO. 

10  Front  Street  East,  TORONTO,  ONT. 
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TELEPHONE   1780. 


J.  H.  FARR  &  CO.  hous  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,  Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 
8  to  16   MORSE   STREET,       -        -        TORONTO       ONT. 


For  Iron  Fencing, 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


r0^o«ATH  ¥       JOSEPH  RODGERS  &  SONS, «— ■ 

*^J  Ta  manufacturers  of 

^P  Pocket  and  Table  Cutlery,  Scissors,  Razors,  Erasers,  Etc. 

These    goods    have    fully    maintained    their    reputation    as    the    best    cutlery    in    the    world   for    over 

ONE    HUNDRED  AND  FIFTY  YEARS. 

Any  Infringements  of  our  Name  and  Corporate  Mark  will  be  promptly  prosecuted. 

Sole  Agents  tor  Canada, 

JAMES  HUTTON  &  CO.,  -  -  Montreal 

CURRENT    |V[ARKET    QUOTATIONS 


METALS. 


Tin. 

Liamb  and  Flag—  . 

56  and  28  lb  ingots,  per  lb   . .  20,    21 
Straits "     ••••  *>•   21 

Tin  Plates—  Charcoal  Plata,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes $5  50  $5  75 

IX  "  6  75    7  00 

LX.X.,        "  8  00    8  25 

Raven  &  P.D.  Grades— 

I.C..  usual  sizes 3  75  4  uo 

[X              "             4  75  5  00 

i'x'x          "            5  75  6  00 

I'.XXX.,     "             6  75  7  00 

D.C.,12}xl7         8  50  3  7? 

DX.    ..    4  50  4  75 

D.X.X.        "            4  75  5  00 

Note. -Other  brands  might  be  shaded 

by  25c.  per  box. 

Coke  Plate*— Bright 

Bessemer  Steelr 

I.C.,  usual  sizes   3  35    3  50 

I.C.,  special  sizes 3  60    3  75 

Charcoal  Plata— Terne. 

Dean  or  J.G.  Grade— 

I  C.  20  x  28, 112  sheets  . .     6  75    7  00 

I.X.  Terne  Tin 8  75    9  00 

Old  process  I.C 13  00 

«  "      I.X 16  0C 

Charcoal  Tin  Boiler  Plata. 

Cookley  Grade—  Per  lb. 

X  X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  >  6c,    6}o 

l*x65,  ) 

Tinned  Platet 

72x30  up  to  24  gauge 61    6} 

26        ,r   6}    7 

28        "     71     7} 

Iron  and  Steel. 

Base  Price 
Common  Bar,  per  100  lb  ..  $1  85  l  90 
Kenned      "  "  ..     2  35    2  65 

Horse  8hoe"  ••    2  60    2  75 

Band        ;;      *;        |  *g 

£wed\sh         "      ,    "            I!    4'66    4  25 
leigh  Shoe  Steel 2  50 


TireSteel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb   0  10    0  14 

Russian  Sheet       "       0  10(0  11 

Tank  Platesl-5  and  thicker  2  00    2  25 

Bailer  Rivets 4  50    5  00 

Boiler  Tubes. 

J-inoh    lOJc 

-inch  13} 

Steel  Boiler  Plate. 

\  inch  $2  45 

16    "      2  35 

X      "      nd  thioker 2  25 

Sheet  Iron, 

8  to  20  gauge  2  50 

22  to  24       "      2  35 

26  "       2  45 

28  "      2  65 

Canada  Plates. 

Alldull 2  50    2  55 

(polished 2  55    2  60 

All  Bright v 8  85 

Iron  Pipe. 

Wrought  67}  to  70  and  10  p.o. 
Galvanized,  45  to  50  per  cent. 
Cast,  soil,  2, 3,  4  and  5  in.,  57}  p.c. 

Galvanized  Iron. 

Adams—  Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 4},  4} 

26  gauge,  "       4},  5 

28     "  "       5,    5J 

Gordon  Crown— 

16  to  24  gauge,  per  lb  41,  4} 

26  gauge,  "         4J,  4} 

28      "  "  

Note — Cheaper  grades  about 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 

"  5-16  "  " 

%      " 
7-16  "  " 

%      " 

H       " 
it  i/       it  •! 

Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    165 

Jack  chain,  iron,  single,  per 

doz  yards 0  13    0  60 

Jack  chain,  double,  per  doz 

yards 0  15     

Jack  chain,  brass,  single,  per 

doz  yards 0  20    110 


Copper — Ingot. 

English  B.  S  ton  lots  0  10J  0  11 

Lake  Superior  0  10}  0  11 

Bolt  or  "Bar. 

Cut  lengths,  round,  (to  j  in.  $0  10  $0  22 
"  round  &  square 

1  to  2  in 0  19    0  21 

Vote— Complete,  lengths  abou.  If  teen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

Untinned,  14  oz,  and  light, 
16  oz,  14x48  and  14x60 $0  15    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  16    0  17 

Note — Extra  for  tinning,   2  cents  per 

pound,  and  tinning  and  half  planishing 

3  cents  per  pound. 

Planished  and  tinned,   14x 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 

4x6  ft,  25  to  30  lb  ea,  per  lb..  0  18    0  19 
"        35  to  45      "  "        ..  0  16    0  17 

"       50  lb  and  above  per  lb  0  15    o  15} 
Boiler  <t  T.  K.  Pittt. 

Plain  Tinned   per  lb 0  19 

Spun  "         0  21 

Wire. 
Pure,  in  coils— 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  18  0  20 

"  "         27  to  30      "      ..  0  20  0  21 

"  "        30  and  up 0  23  0  26 

Sheets,  hard-rolled  2x4  ft. . .  0  21  0  23 

Zinc  Spelter. 

Foreign,  per  lb 0  04}  0  04} 

Domestic    "      0  041  0  04} 

Zinc  Sheet. 

5  o wt  casks 0  05    0  051 

Part  casks 0  051  0  05} 

Lead. 

Imported  Pig.  per  lb 0  2}    0  021 

Domestic  "      0  02| 

Bar,  1  pound 0  94} 

Sheets,  2}  lbs,  sq.  ft,  by  roll  0  04}  0  04} 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  041  0  04} 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  p3r  lb  and  30  p.c. 
discount. 


Note— Cut  lengths,  net  price  ton  lots 
30  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  7}c. 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...   0  14    0  15 

Standard  0  13    0  14 

Wire 0  17    0  19 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb  $0  10}  0  11 

Other  makes"    0    9}  0  10 

White  Lead. 

Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  cwt     4}  4  75 

No.  1  Do "  4  50 

No.2  Do "  4  25 

No.3  Do "  4  10 

Prepared  Paints. 

(In  1,  }  and  1  gallon  tins.) 

Pure,    per  gallon $105 

2nd  qualities    "      0  90 

Barn  (in  bbls)  0  80     0  90 

Colors  in  Oil. 

(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "      0  11 

Golden  Ochre   0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green   0  09 

Chrome    "        0  08 

French  Imperial  Green 0  19 

Colors,  Dry 

Yellow  Ochre(J.O.)bbls,p.cwt  1  35  1  40 

"      (J.F.L.S.)"        "  2  75 

"      Roval        "       "  1  10  1  15 

Venetian  Red,  (best)    "       "  1  80  1  90 

English    Oxides    per  cwt        3  00  3  25 

assSEi «  \  ••  "    i*i*> 

Paris  Green,  per  lb  0  12}    0  16 

Burnt  Sienna,  pure,  per  lb 0  08} 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  Black  "      0  09 

Chrome  Yellows  "      0  18 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greons  "       0  12 

Golden  Ochre  0  03} 
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Varnishes  (in  bbls). 

No.  1  FurnHure,     pergal 0  69 

Extra        '  "        0  90 

Brown  Japan  "        0  65 


Brown  Japan,  Turpentine  p.  gal.  0  85     copper    d 
No.  1  Carriage  "       1  30         „„  R<;vi 


Axle  Grease. 

Pergross  7  00  13  00 

Bath  Tubs. 
Zinc  discount 4  00    4  50 


liscount,   4u  and  10  to  40  pc. 
..evised  liBt. 
Gold  Size  Japan      per  gal.  1  00    1  20     steel  clad  20  p  0  dis 


Pure  Orange  Shellac       "       1  95  2  05 

Hard  Oil  Finish       130 

Oil  Shellac 140 

White  Shellac 2  25 

Linseed  Oil  (in  bbls) 

Raw,    pergal 0  534 

Boiled        "       0  56* 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal    0  41  0  42 

Castor  Oil. 

Best,  perlb 0  06|  0  07 

Cod  Oil. 

Cod  Oil,  per  gal 0  50  0  51 

Glue  (in  bbls) 

Common,  0  07}  0  08 

French  medal 0  09J  0  C9$ 

Cabinet,  sheet 0  11  0  12 

White.extra  0  16  0  18 

Gelatine   0  20  0  30 

Strip   0  16  0  18 

Coopers    0  19  0  20 

Al  clear 0  09 


Carpet  Sweepers. 

Bissell,  per  doz 22  50 

World  '  21  75 

Daisy,  " 24  00 

Star,  "  18  00 

Crown  Jowel,  per  doz 29  00 

Grand  Rapids,       "       30  00    33  00 


■Band, 


Bells 

Brass,  60    to  66g. 
Nickel  50  and  10  to  60  p.o 

Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 

Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 

Farm. 
American, eacn 2  00 

House, 
American,  per  lb 0  35 

Bellows. 

Hand,  per  doz  3  35    4  75 

Moulders'    "      7  50  10  00 

Blacksmiths'  discount  35,40  percent 
Belting. 

Agricultural,  50  per  cent. 

No.  1,  leather,  dis.  40  &  5  per  cent. 


5  00 


0  40 


Liquid  Glue-F.  LePage's,  dis.  20  to    B    "t  ditto  30 1'0  m  percent. 
25  per  ct.  off  list;  Munn's,  dis.  25  to  30 
per  cent,  off  list. 


Bench  Stops. 

Per  doz 5  00    6  00 

Bits — Auger. 

Gilmour's  dis  60  per  cent. 

Excelsior,  discount  60  per  ceim. 

Rockf  ord  Common,  65  to  65  and  5  p.c. 
"       Perfection,  50  and  10  per  c. 
Kim  Fire  Pistol,  dis.40  to  45  p.c.  Anier.  jenning's  Gen,  net  list  to  5  p.  cent  dis 
Rim  Fire  Cartridges,  Dom.  50 &  5  p.c. 

Rim  Fire,  Military,  net  list,  Amer.  ,  0<""- 

Central  Fire  Pistol  &  Rifle,  15  to  18  per   Gilmcur  s,  47J  to  50  per  cent 


HARDWARE. 

Ammunition — Cartridges. 
B.  B.  Caps,  50  and  5  per  cent. 


0  90 

1  50 
5  20 


Expansive 
Clark's,  15  per  cent. 
Excelsior,  10  percent. 
Gimlet 

.,    Clark's,  per  doz 0  65 

B.B.  Caps,  discount    Diamond,  Shell  "      100 

Nail  and  Spike,  pergross    2  25 

Blacking,  (Catchpole's). 

No.  1,  Egyptian  Blacking 9  00 

"    2,  s>  "  4  50 

Blind  Rollers. 

Annex    per  doz.     1  25  1  75 

Mascot    "  1  35  1  85 

Erminie  "  1  12  1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11 

Bolts. 
Carriage,  dis,  70, 


cent.,  Amer. 
Central  Fire  Cartridges,  pistol  sizes, 

Dom.  30  per  cent. 
Central   Fire    Cartridges,    sporting 

and  military,  1)  and  5  per  cent. 
Central  Fire,  Military  and  Sporting 

Amer.  net  list. 

45  p.c.    Amer. 
Loaded  and   empty  Shells,  "  Trap  " 

and  "  Dominion  ' '  grade, 25  p.c 
Shot. 
Canadian,  common,  15  per  cent. 
Brass  Shot  Shells,  55  and  10  p  c. 
Primers,  30  per  cent. 

Wads.— Baldwin's. 

per  lb 
Best  thick  white  felt  wadding, 

in  Jib.  bags 1  00 

Best  thick  brown  or  grey  felt 

wads,  in  Jib.  bags 0  70 

Best  thick  white  card  wads,  in 

boxes   of   500    each,    12   and 

smaller    gauges 0  99 

Best  thick  white  card  wads,  in 


Cartridges — See  Ammunition . 
Castors. 
Bed,  new   list,  dis.  50pc  )  to  50  and  5 
Place  dis.50pc,  )     percent. 

Cattle  Leaders. 

No  31  and  32, per  gross  ....     8  50  1125 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  1  10 

Queenston      "  1  10 

Napanee  "  l  10 

Chalk. 
Carpenters'  Colored,  per 

gross  0  45    0  75 

White,  lump,  per  owt  0  60    0  65 

Red 0  05    0  06 

Crayon,  per  gross   0  14    0  18 

Chisels — Socket,  Framing  and  Firmer 
American, dis  70  per  cent. 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85     4  00 

Churns 
Daisy  or  Leader,    dis.    from  factory 
60  and  2V4  per  cent.  From  stock  60 
per  cent. 

Clamps. 
Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.O  l  35 

"  No.  2 2  70 

Compasses.  Dividers,  etc. 
American,  dis.,  60$  to  65  p.c. 
Cradles,  Grain. 
Canadian,  discount  25  to  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list; 
dis.  40  per  cent 


Glass. 

—  Window. 

Box 

Price. 

Double 

Star. 

Diamond 

Size 

Per 

Per 

Per      Per 

United 

50  ft 

100  ft. 

50  ft.  100  ft. 

i  nches 

16  to  25 

1  20-25 

2  40 

1  75       .... 

26  to  40 

1  40 

2  70 

2  00       .... 

41  to  50 

3  10 

....       4  50 

57  to  60 

3  40 

....       5  00 

61  to  70 

3  70 

....       5  60 

71  to  80 

4  10 

....       6  25 

81  to  85 

4  50 

....       7  00 

86  to  90 

....       8  00 

91  to  95 

....       9  CO 

96  to  100 

....     10  00 

Pilkington. 
[Discount  10  p.c.  off  for  box  lots,  and 
10  and  5  for  10-box  lots.] 
Ordinary, 
st  break $3  66 


2nd 
3rd 
4  th 
5th 
6th 
7th 


3  90 

4  60 

4  95 

5  40 
5  90 
0  50 


0  15 


Tire,  dis  60  to  60  and  10  per  cent 
Stove,  dis., B0  p.c. 


boxes  of  500  each,  10  gauge 0  35   Elevator,  dis.,  35  to  40  p.  c. 

Best  thick  white  card  wads,  in  Machine,  dis.,  70  to  70  and  10  per  cent 

boxes  of  500  boxes,  8  gauge 0  55  „      .        __      .  . 

Thin  card  wads  in  boxes  of  1000  Boring  Machines. 

each,  12  and  smaller  gauges...  0  20    Complete,  with  Augers,  ea.    5  00    7  5C 
Tbin  card  wads  in  boxes  of  1000  Braces 

each,  10  gauge 0  25    Barber.8  6  00    7  75 

Thin  card  waSs  in  boxes  of  1000  Barber's  Ratchet.'.'.'.'.'.'.'.'.".'  10  00  11  00 

each,  8  gauge 0  45    parmbr8-  2  00    2  75 

Chemically  prepared  black  edge  M?nar's  Fall's".'.'.'.'.'.'.'.'.'..'.'.  15  50  29  00 

grey  cloth  wads,  in   boxes  of  p.  M    ml1""  " 

250  each—  Brackets— Shelf. 

9laanadloTauge  K.aU.g!.:::V.::::.V.  8  %   fanned  Canadian,  per 

it jo_„.._?  nun       doz.  pairs 0  50 


7and8gauge 0  90 

5  and  6  gauge 1  10 

Superior  chemically  prepared 
pink  edge,  best  white  cloth 
wads,  inboxes  of  250  each — 

11  and  smaller  gauge 1  15 

9  and  10  gauges 1  40 

7and8gauges 1  65 

5  and  6  gauges 1  90 

Anvils 

Perlb 0  10    0  12$ 

Anvil  and  Vice  combined 

each 4  50 

Augers. 
Gilmour's,  discount  50  per  cent. 
Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole, Vaughan's,  each    1  35    1  60 
Excelsior,  Jennings',  discount  50  pei 
cent. 

Awls. 

Sewing  pergross C  65    159 

Pegging,  "  ...     0  65     1  25 

Brad,  ....     0  85    1  GO 

"  handled  "        ...      3  60    7  3C 

Saddlers'  "        0  45    1  60 

Awl  Hafts. 

Patent  Peg,  pergross I  .  „,    „  on 

"    Sewing,         "  ....}7  25    8  00 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 
Per  box    6  00  12  00 


3  40 


0  85    3 


Berlin  Bronze  Cana'n 

Broilers. 
Light,  dis. 65  to  67$  per  cent. 
Reversible,  dis.,  65  to  67$  per  cent. 
Vegetable,  per  doz,,  dis.  37$  per  cent 

Henis,No.8        "      6  00 

"    No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz    500    4    23 

Butts — Brass . 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  and  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis. 65  &  10  to  70  pc. 
Loose  Pins,  "    65  &  10  to  70  p.c. 
Berlin  Bronzed,  dis.  70,  70  and  5   per 

cent. 
Gen  Bronzed, perpair  0  40 

Can  Openers. 

Acme,  per  gross   9  00 

Sardin    Scissors,  per  doz.    3  75 
Card. 

Horse,  per  doz 0  60 

Carpet  Stretchers. 

American,  per  doz 1  00 

Bullards  "      6  50 


0  65 


10  00 
4  50 


1  00 


1  50 


Picture  Glass 
Pilkington's  ordinary. 
1st  break    4    0 


2nd 
3rd 
4th 
5th 
6th 
7  th 


4  70 

5  40 

5  90 

6  5C 

6  90 

7  70 


Gag  Fittings  and  Staple  Brackets. 

Jas.  Barwell,  Toronto— Dis.  20  to  25  p. 
c,  free  of  du*y.  Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each   0  30    

Enamelled"      0  55    

Grindstone  Fixtures. 

P.  S.  &  W.,  per  doz 3  88    4  25 

Hammers — Nail. 
Maydole's   net  list  to  5  per  cent.  dis. 
Can.  discount  25  to  27$  p.c 
Tack. 


Hart  Mfg.  Co.,  (bolt  dies)  (Amer.  list)    Magnetic,  per  doz  l  io    150 

dis.  25  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz  0  88    1  60 

Englisn,     "        2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  per  doz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37$ to  40  percent. 
Standard,  dis.  47$  to  50  p.  c. 

Elbows — Stove  Pipe 
$1.00  to  $1.65  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30    Obi 

Wine,  per  doz   130    2  25 

Star,  "  2  80    3  90 

Fenns  Corks  tops,  No  9.  p.  doz 1  70 

Petroleum,  per  doz 4  50    6  50 

Files  and  Rasps. 
Kearney  &  Foote's  discount  Am.  List 

57$  to  60  per  cent. 
Black  Diamond,  50  &  5  per  cent.  dis. 

to  50  and  7$  Amer.  List. 
Nicholson's  dis. ,  Amer.  list,  50, 50  and  5 

per  cent. 
Toronto  File  Co..  50  and  10  to  60  p.c. 

Amer.  list 
Jowitt's, dis. Can.  list,  25pc.  to  27$  p.c. 
Globe  File  Co.'s  disc.  60  per  cent 
Horse    Rasps,  Kearney 


Sledge 

Canadian,  per  lb 0  12$ 

Ball  Pean. 
English  and  Can.,  per  lb  .    0  25 
Handles. 

Axe       per  doz 00 

Store  door    "     i  oo 

Chest,  per  doz  pairs  0  40 

Chisel. 

Firmer       per  gross 3  00 

Socket  Firmer   "        3  25 

Socket  Framing  per  gross    3  75 

Fork. 
C.  &  B., discount  35 percent.  to40  p.c. 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.o 

Saw. 

American,  per  doz  l  00 

Plane. 
American,  pergross  ......    3  15 

Hammer  and  Hatchet, 

American,  per  doz  0  50 

Cross  Cut  Saw. 
Canadian  per  pair... 


0  13 

0  30 

3  50 

1  80 

2  50 

4  50 
8  00 

5  00 


1  25 
3  75 


0  8C 


...     0  18    0  25 
Hangers. 

Door 4  and  5  inch,  perpair    9  40    0  80 
Lanes,  45  to  47!4  p.c.  dis 
Hatchets. 
Can.,  dis  40  to  42$  p  c. 
Hinges. 
Blind,  Parker's, dis.  60  to 60  and  10  p.c 
"       hepard's  Noiseless,  dis.  60  p.c 
"  "    Buffalo,  dis  60  to  70  p.c 

Light  T  and  strap,  dis  65  to  70  p.c 


Heavy,  per  lb 03  3-5    0  04} 


&  Foote's  dis 
Am  list,  50  p.c.  to  50  and  10  p.c. 
Horse  Rasps,  dis.  45  p.c.  Amer. Hollers    J^0,.1*,  - 
HorSpeRasPs,SpencePr's,  dis.Can.  list   Bo»w  hook  ™nnng.  _ 

Horse  Rasps,  Toronto  FileCo.,  50  and       12  up  " " - '  '-6®J?!„ 

10  p.c,  Amer.  list. 

Fluting  Machines. 

Each 0  60    2  00 

Forks. 
Hay, Manure,  etc, dis.40  to  45  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  57$  to  60  per  cent. 
Shepard's     Lightning,  dis.   50   to   50 
and  10  p.c. 

Fruit  Presses. 

Henis',  per  doz  4  00 

Enterprise,  discount  10  p.c. 


0  04 

0  03 
set 

1  80 

2  20 


Screw,  Eureka i  13 

Gate,  Clark's 1  50 

"      Shepard's,  dis  50  to  60  p.o 

Per  doz.  pairs 

Spring     1  50    3  50 

"    Shepard's  Samson  1  75    1  90 
Hoes. 

Garden,  Mor  ar,  etc.,  discount  40  to 

45  per  cent. 
Planter  doz 4  00 


5  Oi 


Shepard's  Queen  City,  dis.  15  p.c. 

Fry  Pans. 
Acme,  discount  55  to  60  per  cent 
Gauges — Marking,  Mortise,  'tc. 
Stanley's,  dis. 50,  55 p.  c. 
Wire  Gauges 
Winn's  Nos.  26  to  33,  each    1  65 


Hooks — Cast  Iron 
BirdCage,    perdoz 0  50 


Clothes  Line,    "       0  27 

Harness,  "       0  72 

Hat  and  Coat,  per  gross  100 

Chandelier   perdoz 0  50 

Wrought  Iron. 
Wrought  Hooks  and  Staples,  Car. 
2  40      dis.  40  and  5  to  40and  10  per  cent. 


1  It 

0  63 

0  88 
3  00 

1  00 


28 


HARDWARE. 


Wrought  Hooks  and  Staples,   Amer  Oilers, 

dis.  75  and  10  to  80  percent.  MoClary's  Galvan.  Iron 
Wire.  Oil    Can,    with     Pamp, 

Hat  and  Coat, dis.  55 to  60  p.c  per  doz J9  50 

Belt,perl,000 0  60    2  70  Zinc  and  Tin,  dis.   50,  50  and  10. 

Screw,  bright,  Eng.,  dis.  50  to  55  per  Copper, per  doz 1  25    3  50 

cent.  Brass,  "       150    3  50 

Horse  Nails  Malleablu,  dis   ah  per  ct. 
Canadian,  dis.    65  to  70  Pails. 

Horse  Shoes,  Galvanized,  per  doz  2  25    3  30 

P.O.  B.  Toronto  &  Hamilton $3  80 


9  00 


Snow,       "  ",  •  •■    S  90 

P.O.B.  Montreal  15c.  less,  and  Lon 
don  5c.  more  than  above. 
Ice  Picks. 

Star.perdoz 3  00   3  25 

Kettles  . 


Pencils. 

Dixon's,  per  gross 100 

"       Carpenter 2  25 

Picks 

Par  doz 6  00 

Picture  Nails. 


4  25 
3  60 


9  00 


Brass  spun,  7$  per  cent,  dis.  off  new   Porcelain  Head,  p.  gross    1  65 


list. 

Copper,  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 
American,  60  and  5  to 60  and  10  p.c 

Keys 
Lock,  Can, dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 


Brass  Head,  "  40 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent    American  dis. 57$ 
Wood,  fancy  Canadian,  or  American 

35  to  37$  per  cent. 
Bailey's(StanR  &  L.Co.)42i  to  45  p.c. 


85  to  3  00 


lock,  Am  per  gross 160    4  75    Miscellaneous,  dis.  15  to  17J  percent 

Knobs.  Bailey'sVictor.dis  15  to  17$  percent 

Plane  irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers  . 
Button's  Genuine,  per  doz.   prs.   dis 

37$,  40  p   c. 
Button's  Imitation,   per 

doz 5  00    9  00 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  p.  c. 
Poppers. 

Corn,  square,  per  doz 135    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys 

Hothouse,  per  doz 55    100 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Bumsey  or  Canadian  Cistern  57$  to 

60  per  cent. 
Pitcher  Spout,  65  to  67$  p.c 
Canadian  Cistern  60  to  62$  p.  c.  from 

factory. 
Canadian  Pitcher  Spout  67$  to  70  -   ».. 
from  factory. 

Punches 

Saddler's,     per  doz 100    185 

Conductors'        "       9  00  15  00 

72 
....     1  00 


00 
75 


Door,  iapanned,  and  N.  P. 

per  doz. 
Bronze,  Berlin,  per  doz  .. 
Bronze  Gem,        "        .... 

Sava  ,  ".      ■^••; 

Shutter    porcelain,  F    & 

L   screw,  per  gross 81  30 

Knives. 
Clauss,  bread,  cake  and  paring  knives 
$7.20  per  doz.  nett. 

Ladles. 

Melting,  per  doz 170 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20 
Galvanized, 
King,  wood,  " 

"      glass 
All  glass, 

Lines. 

Fish,    pergross  105 

Chalk,         "  1  90 

Locks — Door. 

Canadian,  dis.  per  cent 

Russell  &  Erwin,  per  doz    2  90 

Cabinet. 
Eagle,  dis.  per  cent,  40  to  42$  p.c. 

Padlock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  "  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17$  percent  Tinner's  solid,  per  set ".'.'. 


2  75  3  25 
6  00  9  00 
8  75  10  00 

4  00 


4  50 

5  60 

3  85 
2  90 

4  50 

1  30 

2  50 
7  40 

50 
7  50 


1  87 

2  75 
4  00 
1  20 


1  50 
3  75 
5  00 

2  00 


hollow,  perinch 
Putty 

Bladder,  per  100  lbs I       2 

Tins, lbs  2  50    2  75 

Bail. 

Barn  Door,     per  foot 3         3$ 

Sliding  Door,         "       ....  3$        3f 

Lanes,  40  p.c.  dis 

Enterprise,  American  dis.  17$  to  20   _      .  „,      .        ,„   ,?'•,,      ,,  ,. 

™,..rJ  fli«                                              Cast  Steel  and  Malleable   Canadian 
per  cent.  ais.  i:„±,i:„    m^ic .. 


Mallets 

Tinsmiths',  per  doz    125 

Carp't'rs',  hickory     "  1  25 

Lignum  Vitse,  "         3  85 

Caulking,  each 1  60 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 


Hack,  complete,  each.. 
"       frame    only  ...... 

Saw  Sets. 

Per  doz , 1  65 

Scales. 

Canadian  List,  dis.  40  p.c 

Scale  Beams. 

Canadian,  B   S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,    perdoz  2  10    4  50 

Foot,       "  40 

Screens. 
Window,  patent,  per  doz    5  00  .6  00 

Screw  Drivers. 
Sargent's,  per  doz 65    4  00 

C/i*  a  to  a 

Wood.F.  H.,  Iron,  and  Steel,  77$  per 

cent.,  dis. 
Wood,  R.H.     "      72$  per  cent.  dis. 
"      F.  H.  Brass  75        "  " 

■'      R.  H  70        " 

Diamond  Point   wood   screw   nails 
bright,  dis.  77$  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4 

Bench  iron  perdoz 4  25    5 

Scythes 
Discount  40  to  45  percent. 
Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  iapanned,  dis. 75  per  cenc. 
B.  &  W,  N.  P  ,dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
..Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"       N.P„  70  per  cent. 
Clauss,  Full  nickel,  60  p.c.  off 

"      Japanned  handles,  70  p.c.  off 
Sheaves 
Sliding  Door,  per  set    ...       77    140 

Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz    115 
"  tinned,  1  35 

Tin  Rim,  "  "         2  30 

"  black,       "         1  80    2  25 

Snaps 
Harness,  German,  dis  35  per  cent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 
In  J  or  V4  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 
Per  lb 0  28    0  30 

Wrought  Spikes 


75    2  75    Cigar  Box  Nails,  <iis.  45  per  cent. 

75    Shoe  Finders' TacKs  and  Nails, dis.  37 
percent. 

Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,     each  0  90    2  85 

steel. each  .    0  80    8  00 
Thermometers. 
Tin  case  &  dairy,dis.75p.c 
Thimbles. 
3  50    Asbestos, filled,  per  doz. ,35  to  40  p   c 
Ties. 
Cow, perdoz 1   !•'    2  50 

Tinner's  Tools. 

P.S.&W.,netlist. 

Canadian  15  to  35  per  cent  dis. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12$  per 
cent,  to  70   and  25  p.c.  on  special 
lines. 
Japanned ,  Prices  on  application 
Pieced,  "       "  " 

Transom  Lifters 
Payson's,  82.60  to  85.00  per  doz. 


1  35 

1  60 

2  45 


Traps 
Game,  Newhouse,  dis  33$  p.c.  to  35  p.c 
Game.H  &N..P.S.  &  W.  or  Steel,  60 
and  10  to  67$  per  cent. 

Mouse,  per  doz 0  35    150 

Bat  "        2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

T"W  i  n  g  *• 

Bag,  per  lb 0  12$  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
"         cotton,  per  lb  ..    0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging  "         0  27    0  36 

Broom  "         0  30    0  5* 

Binding,  flax,  per  lb 

"         iute        "       

"         Blue  ribbon   o  12$ 

"         Redcap 0  11* 

"         Crown o  10J 

"         Silver  Composite  0  09 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 


Vises. 

Hand, perdoz 4  00 

Bench,  parallel,  each  2  00 

Coach,  each 6  00 

Peter  Wright'?,  pbr  lb 0  12 


per 
Home,  each 

Mincing  Knives. 

American,  per  doz     42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  to  70.10  per  cent 

Nails. 
Cut  Nails(Iron) 

1.  Either    Canada     or     American 

Pattern. 

Basis— 50  to  60  dy 1  90 

40dy 1  95 

30  dy 2  00 

20,16&12dy 2  05 

10  dy 2  10 

8&9dy 2  15 

6&7  dy 2  30 

2.  American  Pattern  Only 

from  4  to  5  dy 2  40 

3dy.(lath) 2  90 

S   Canada  Pattern  Only 

from  4  to  5  dy 2  40 


list  dis.  40  to  45  percent. 
Bazors. 

Boker's,  perdoz    7  50  1100 

Wade  &  Butcher's      "         3  60  10  00 

Razor  Strops. 

Currier's,  perdoz  1  25    3  60 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent    cash  30  days. 
Copper  Rivets,  dis.  50  per  cent. 
Iron  "  "    50  per  cent. 

Burrs,  Iron,  50  and  10 

Rivet  Sets. 
Canadian  dis.  30, 35  per c 
Rope 

Per  lb. 
Sisal.    Manilla. 
7-16 in.  and  larger..       6} 

%.,  5-16,  %  in 7i 

Cotton,  per  lb 

New  Zealand 

Russia  Deep  Sea,  per  lb.. 

■Jute    "    ... 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 


Discount,  20  per  cent,  to  25  per  cent.   pipe,  each  ....! .'.""    5  50 

Spoke  Shaves. 

Wood,  English  180 

Iron,  American 1  35 

Spoons  and  Forks. 
TeaSpoons pergross    7  50 


5  00 
2  35 


6  00 
4  50$ 

7  00 
0  13 
9  00 

Saw, perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz 4  00    8  50 

12  00   Washers  "  Iron,"  40  per  cent.,  4    mos. 

or  3  percent. 

30  00 

Well  Wheels. 

27  °0 Amer. .perdoz.  8,10  &  12  in.    3  38    6  00 

Wire. 
Brass  Wire,  16  to  25  wire  gauge,  21  to 

26c.  lb. 
Copper  Wire,  5  to  10  p.  c.  off  Amer. list 
Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
[In  lots  of  1,000  lbs.,  annealed  oiled 


21  00 
30  00 

24  00 


Dessert 
Table       "     ... 
Dessert  Forks 
Medium     " 
Table 

Squares. 

Iron,  perdoz  165    2  90 

Steel,  dis.  80  and  5  to  80  and  7J4  p.c. 
Try  and  bevel,  dis.  50  to  52$  percent 

Staples. 
Fence,  galvanized,  per  lb  3$ 

Wrought  Iron,  dis.  75,  75  and  10  per   and  annealed  and  galva'nizedyrreigh't 

cent.  will  be  prepaid.] 

Stocks  and  Dies,  Amer.   dis.  25  per  Bright,  Coppered  steel  and  spring  80 


9 

9} 

9$ 

9* 

18 

20 

8$ 

9 

12} 

13$ 

06J 

07$ 

3  dy.  (lath) 2  80 

3dy.  A.P.  Fine S  50 

Cut  Nails(  steel)  Add  10c.  to  the  prices     Ivory, dis  37$  to  40  per  cent 

in  list  for  iron  nails.  Sad  Irons. 

Wire  Nails,  75,75.  1"  and  5  per  cent  ;   Mrs.  Potts,  per  set       75       80 

3  per  cent,  cash  delivered  in  lots  "  N    P.         '  1  00    1  05 

of  10  kegs  or  more.  Sad  Heaters. 

Dome,  Shepard's, per  doz    4  75    5  00 


Brads  &  Moulding  Nails,  75,  5  per  c, 
Irom  new  list. 

Nail  Pullers. 

Uerman  &  American 1  85    3  50 

Nail  Sets. 

per  gross 
Sauare,  round  and  octa- 
gon            3  38     4  00 

Diamond ■   12  00  15  00 

Netting. 
Poultry,  60  ner  cent  dis. 

Import  60,  10  per  cent. 
Oil. 
Canada  Refinnd  Oil  (Toronto)  14        15 
Parvon  Safety     ' 
Canada  W  W. 


Sand  and  Emery  Paper 
B.&  A.,  sand,  40  to  40  and  5  per  cent. 

Emery,  per  quire 55        90 

Sash  Cord 

Perlb 22        50 

Sash  Locks. 
Triumph  and  Morris, dis 37$,  40  per 
cent. 

Kempshell's  dis.    40,  62$  percent 
Canadian,  dis.  45,  50  p.  c. 
Sash  Weights. 
Sectional,  per  lb lj 

0  17    0  18    Hand,  Disston's,  dis  10  p.  c. 

0  20    0  22    S.  &  D  ,  dis.  35  per  cent,  to  40  per  cent 


American  W.W.  "      0  25   Cross  Cut,  Disston's,  per  ft.  35  to  55. 

S.  R.  Seal per  gal  0  63    0  65   S  4c  D  dis.  35  p  c.  on  Nos  2  and  3. 


cent. 

Stove   Polish,  (Catchpole's). 

Stove  Pipe  Varnish,  enanelled 

cans,  per  doz   1  75 

No  1,  Stove  Paste,  per  gross 9  00 

•'2       "  ' 4  80 

Stone. 

Washita,  perlb 0  25        50 

Hindostan,  per  lb 0  06       07 

"  Slips,  per  lb  9 

Labrador,    perlb 0  13 

"         Axe,   "        0  15 

Turkey!  '       0  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut, Carpet  Blued, gimp,  55  per  cent 
"  tinned,  dis.  57$  per  cent. 

Swedes' iron,  blued  or  tinned,  dis.  50 

per  cent. 
Upholsterers" dis.  50  percent. 
Copper  Nails, dis.  60  per  cent. 

"      Tacks,  45  per  cent. 
Clout  Nails,  dis.  60  p.  c  to  65  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  65  per  cent. 
Trunk  Tacks,  dis.   57$  per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  62K  p 


}3$ 
3$ 

4J 


3i 
3* 

5 
0  C4$ 
0  04$ 

0  04$ 


per  cent  f.o.b.  Montreal 
Broom  Wire  5|  to  61c.  per  lb. 
Clothes  Line  Wire,  19  gauge,  per  doz 

coils   3  95 

Wire  Fencing 

Galv.  2  barb, 2$  &  5  in.  apart 
"4      "    4  &  6  "      " 
"    Plain  twist,  all  deld 
"    Steel  thorn  and  rib- 
bon  

"Lock  Barb,"  4  point  

Ditto  Glidden  2  point 

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points 

Steel  staples  0  03$" 

Terms,  60  days  or  2  per  cent,  in  30 
days. 

Wire  Cloth 

Ordinary,  discount  2b  p.c. 

Painted  Screen,  p.lOOsq  ft    185    190 

Wrenches. 
Acme,  35  to  37$  per  cent. 
Agricultural,  70  and  5  to  70  and  10  p  c 
Standard, dis.  60,  60&10p.c. 
Coe'sGen'ne, dis.  32$  to  35 p.  c  dis. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    ..    2  00   3  Of. 

S.,  perdoz 5  80    7    0 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each 3  40 

Pocket,  perdoz 125    2  00 


THAOE  MA*K  fO* 


Simpson,  Hall,  Miller  &  Co., 

1 6  and  1 8  DeBresoles  St.,  Montreal. 


REGISTERED 
TRADE  MARK  FOR 

fl\W?.R0GBS.& 

KNIVES.FORKS, SPOONS. 


MOLLO*    WAn*. 


Manufacturers  of  the 

Finest  Quality  Electro-Plated  Ware. 

And    Sole    Manufacturers   of    the    Celebrated 

WM.   ROGERS'  Knives,  Forks,  Spoons,  Etc.    a. j. whimbey, Mftnag 


BLACKSMITHS'  TOOLS. 


Horseshoe  Vises. 

Price,  No.  1,  -  $4  00 
"      No.  2,  -      7.50 

Will  save  their  cost 
in  a  week's  sharpen- 
ing  


B.JARDINE&CO. 

HESPELER,   ONT. 


E:  Hardware  Merchants  ^ 

^  Olauss  Shears  and  Scissors  ;3 

H  Fine  Goods,  Big  Profits  3 


Clauss  Shear  Co.,  Toronto.    3 
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HARDWARE 


|     MANILLA 

BROWN  WRAPPING 
HARDWARE  MANILLA 

|     LEATHER  MANILLA 
ETC.,  ETC. 


PAPER 


Any  size ;    any  weight ; 
on  the  most  favorable 
terms.      Write  for 
samples  and  quotations 


Toronto  Branch 
Montreal  Branch 


29  Front  St.  West 
318  St.  James  St. 


The 


E.  B.  Eddy  Co. 


Hull, 
Canada 
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A.  ALLAN,  Pre? 


J.  O.  GRAVEL,  Sec.-Treas. 
F.  SCHOLES,  Man.  Director. 


THE  CANADIAN  RUBBER  (O'Y 

Of  Montreal  and  Toronto. 
CAPITAL,       -       -       $2,000,000. 


MANUFACTURERS    OF 


First  Quality  Rubber 
Boots  and  Shoes,  Supe- 
rior Quality  Rubber  Belt- 
ings, including  The  For- 
Syth  (Boston  Belting  Co.) 
Seamless  Rubber  Belt- 
ing. For  which  we  are  Sole 
Agents  and   Manufacturers  in  Canada. 

We  hold  the  Patent  and  Sight  to  Manufacture 
in  Canada. 

THE  PATENT  PROCESS  SEAMLESS  TUBE  HOSE 

We  Make  all  Our  Hose  by  this  Process. 

ASK  THE  MERCHANT  YOU  DEAL  WITH  FOR  IT  AND  TAKE  NO  OTHER. 

Rubber  Packings,  Valves,  Gaskets,  etc. 

Head  Office  and  Factory,  Montreal.         J.  J.  McGILL,   Man. 

WESTERN    BRANCH  : 

Cor.  Front  and  Yonge  Streets,  TORONTO. 
J.  H.  WALKER,  Manager. 


FINEST    QUALITY 

RUBBER  BELTING 


"  MONARCH  " 

"RED  STRIP" 

"LION"  brands 

PARTICULAR  ATTENTION  GIVEN  TO 
ORDERS  FOR  LARGE  SAW  MILL  BELTS, 
ENDLESS  OR  STRAIGHT  .... 

The  Gutta  Perch  a  &  Rubber  Mfg.  Co. 

OF  TORONTO,  LTD. 

61-63  FRONT  STREET  W.,  Toronto. 


The  Toronto  Silver  Plate  Co. 


MAKE    A    SPECIALTY    OF 

Prize  Cups 
Trophies 
««*  Medals 


Suitable  for  any  athletic 
competition. 


Illustrated  Catalogue  mailed 
on  application. 


Factories  and  Salesrooms 

Toronto,  Canada. 


No.  1242.  Football  Cup. 
E.  0.  Gooderham, 

Manager. 


John  C.  Copp, 

Sec.-Treas. 


Brandram  Bros.  &  Co. 


ROTHERHITHE,  LONDON,  ENG. 


^ 
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B.  B. 

GENUINE 


Manufacturers  of 

The 

Celebrated 

Brand 


w        B.  B.         " 


NO.  ONE 


WHITE  LEAD      B.  B.      WHITE  LEAD 

White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


For  samples  and  information  apply  to 


HENDERSON  &  POTTS 


Nova  Scotia  Paint  Works, 


Halifax,  N.S. 
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No.  20. 


MAGNOLIA  A\ETAL 


IN    USE    BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST   ANTI-FRICTION    METAL    FOR 

High-Speed  Engine,    Dynamo,    Rolling-Mill,   Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL   CO., 


London  Office :  75  Queen  Victoria  St. 
Chicago  Office  ;        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortland  Street.  NEW  YORK. 


m 


1  Quality     1 

|  Counts      | 

i  i 

f  In  Every-  ■ 

j  Thing       j 

But  in 
_  Nothing    j 

|  So  Much  | 

|  As  Paint  | 

and  | 

|  Varnish  § 

illll!lll!IWIIIIIIWIIIIII!!WIIIIIIHIIIIIIII§ 

So'.e  Agents  for  the  Dominion  of  Canada 


MANDER  BROS.,  VARNISH  MFRS. 

Established  1803.  LONDON,  ENG. 

BLUNDELL,  SPENCE  &  CO.,  Ltd. 

Largest  Color  and  Paint  manufacturers  in  the  world. 
Capital,  $2,000,000.  HULL  and  LONDON,  ENG. 

ASPINALL/S  ENAMEL,  Ltd. 

Aspinall's  Renowned  Enamel.       LONDON,  ENG. 

SHERWIN-WILLIAMS  CO. 


Fine  Coach  Colors. 


CLEVELAND,  NEW  YORK 
and  CHICAGO. 


L.  J.  McCLOSKEY  &  CO. 

Original  makers  of  Liquid  Wood  Fillers 

and  Stain  combined.  PHILADELPHIA. 

F.  W.  DEVOE  &  C.T.  REYNOLDS  CO. 

Artists  Materials.  NEW  YORK 

G.  B.  MOEIVES 

Finest  Tube  Colors.  BERLIN 

GEO.  BENDA 

Bronze  and  Gold  Leaf.       FURTH,  GERMANY 


Hiiuiiiinii 


The  Best 
Goods  from 

The  Best 
Makers 

The  World 
Over 

Is  What 
We  Aim 

to 
Supply 
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Walter  H.  Gottingham  &  Co. 


Fine  Paints  and  Varnishes. 


MONTREAL 


FIiflGS 
BU^TiriG 


SILK  FLAC5 


All  Kinds  and  Sizes 


WRITE  FOR  PRICES 


RICE  LEWIS  &  50N 


IjIIMIITIEID 


Cor.  King  and  Victoria  Streets 


TORONTO. 


Steel-Clad  Baths 


SPECIFIED    AND    USED    BY 


LEADING 


Architects  a»d  Plumbers 


The  Toronto  Steel  Clad  Bath  &  Metal  Co. 

LIMITED 

123    Queen   Street    East 
TORONTO       -       -       CAN. 


OIL  STOVES 

Improved  Patterns  for  1894. 


DAIS!" 

Tin 
Bottom 


One,  Two  and  Three  Burner,  Ovens  and  Extension  Tops, 
Finish  First-class,  No  Smoke,  No  Smell. 


Kemp  Manufacturing  Co., 


TOEONTO. 


. .  HARDWARE . . 

A    PRACTICAL   JOURNAL    FOR   THE    WROUGHT,    CAST,    STAHPED, 
SHEET   AND  SPUN    METAL   TRADES. 


Published  Weekly. 


$2.00  a  Tear. 


Vol.   VI. 


TORONTO  AND  MONTREAL,   MAY    19,   1894 


No.  20 


j  B.  Mclean, 

President. 


HUGH  C.  McLEAN, 

Sec.-Treas 


THE  J.  B.  McLEAN  PUBLISHING  COMPANY, 

FINE  MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 
HEAD  OFFICE:  -  .  10  Front  St.  E. 

MONTREAL  OFFICE  :         -  146  St.  James  St. 

E.  Desbarats,  Manager. 

NEW  YORK  OFFICE  :     Room  41,  Timet  Building, 

Roy  V.  Somervllle,  Manager. 

EUROPEAN  BRANCH  : 

Canadian  Qovernment  Offices, 

17  Victoria  St.,  London,  S.W. 
R.  Hargreaves,  Manager. 
John  Cameron,  General  Subscription  Agent. 


IT  is  the  unexpected  that  is  always  happen- 
ing. Shortly  after  the  new  tariff  was 
brought  down,  some  houses  in  the  trade 
sent  out  lower  prices  to  the  retail  trade  on 
tools  based  on  the  new  duties,  not  anticipat- 
ing any  material  change  therein.  That  they 
counted  without  their  cost  is  evidenced  by 
the  fact  that  within  the  last  few  days  the 
Government  has  seen  fit  to  make  material 
changes  in  the  tariff  relating  to  tools, 
in  some  instances  putting  the  duties  back 
to  where  they  were  under  the  old  tariff. 
In  consequence  of  this,  prices  on  Disston's 
saws,  Stan'ey  planes  and  rules,  and  a  few 
other  lines,  must  now  be  withdrawn,  and  the 
prices  formerly  in  vogue  substituted.  And 
what  is  more,  jobbers  who  passed  tools  at 
27j£  Per  cent,  will  now  be  compelled  to 
amend  their  entries,  paying  the  difference 
between  27^  and  35  per  cent.  The  Do- 
minion treasury  will  be  all  the  richer  there- 
by ;  but  this  is  poor  satisfaction  to  the  job- 
bers who  have  to  contribute  thereto. 
*  *  * 

In  consequence  of  the  low  prices  ruling 
in  the  States,  together  with  what  reductions 
have  been  made  in  the  Canadian  tariff, 
manufacturers  over  there  find  it  possible  to 
sell  certain  lines  in  Canada  which  they  have 
been  unable  heretofore  to  do.  This  week  a 
Toronto  jobbing  house  is  bringing  in  a  ship- 
ment of  cotton  rope,  which  it  will  be  able  to 
sell  below  the  home-made  article.  The  duty 
on  this  article  is  25  per  cent,  ad  valorem, 
whereas  under  the  old  tariff  it  was  30  per 


cent,  ad  valorem.  The  imported  article, 
however,  is  not  nearly  of  as  good  quality  as 
the  cotton  rope  made  in  Toronto.  It  is 
composed  of  three  plain  strands,  while  in 
the  domestic  made  article  each  of  its  three 
strands  is  laid  up  in  a  number  of  indepen- 
dent threads,  thus  being  much  stronger  than 
that  imported  from  the  States  However, 
those  who  want  a  low-priced  article  will  be 

able  to  get  it. 

*  *  * 

Just  as  champions  are  defeated  so  great 
feats  of  engineering  skill  are  surpassed  one 
after  another.  No  sooner  had  Eiffel  built 
his  great  iron  tower  at  the  Paris  Exposition 
than  others  essayed  to  surpass  him,  and  in 
England  to-day  a  tower  is  being  erected 
which  is  destined  to  overshadow  its  pro- 
totype at  the  French  capital.  The  Ferris 
wheel  was  the  wonder  to  the  great  mass 
of  people  who  visited  the  Chicago  Ex- 
position, and  although  we  are  led  to  be- 
lieve that  there  was  "nothing  in  it"  for 
the  man  who  built  it,  yet  that  is  not  de- 
terring an  ambitious  engineer  to  go  En- 
gineer Ferris  "  one  better."  To  be  precise, 
a  company  has  been  formed  in  London, 
England,  and  the  contract  let  to  construct  a 
wheel  similar  to  the  celebrated  Ferris  wheel, 
only  it  will  be  of  greater  proportion.  The 
Ferris  wheel  was  250  feet  in  diameter,  while 
this  new  monster-  is  to  have  a  diameter  of 
300  feet,  and  will  accommodate  1,600  people 
to  the  Ferris  wheel's  1,368.  It  will  be  carried 
on  two  towers  175  feet  high,  upon  the  tops 
of  which  will  be  saloons  whereby  the  thirsty 
can  quench  their  thirst  Communication 
with  the  top  of  these  towers  will  be  by  eleva- 
tors and  staircases,  and  a  unique  feature 
will  be  that  connection  between  the  two 
towers  is  to  be  had  by  a  passage,  seven  feet 
in  diameter,  running  through  the  axle  of  the 
wheel.  It  might  be  interesting  to  note,  by 
way  of  comparison,  that  the  axle  in  the  Ferris 
wheel  was  32  inches  in  diameter,  and  solid. 
The  wheel  is  to  be  driven  by  a  steel  wire 
on  either  side,  \i/%  inches  in  diameter. 
The  motive  power  will  be  taken  from  two 
50  horse-power  dynamos,  only  one  of  which 
it  is  intended  to  use  at  a  time,  the  other  be- 
ing held  in  reserve.  It  is  also  intended  to 
use  only  one  of  the  wire  hawsers  at  a  time. 
Each  tower  stands  on  four  concrete  blocks 
15  feet  deep,  15  feet  square  at  top,  and  18  by 


19  feet  at  the  bottom.     Each  leg  is  94  feet 
long  and  stands  24  feet  apart  at  the  foot. 

*  *  •* 

It  is  an  ill  wind  that  blows  nobody  good. 
This  is  illustrated  by  the  coal  strike  now  on 
in  the  United  States.  Unable  to  get  enough 
coal  at  home  to  supply  the  manufacturers 
and  steamships  with  the  necessary  fuel  to 
keep  them  running,  contractors  have  been 
compelled  to  turn  their  attention  to  English 
and  Canadian  coal  in  spite  of  the  high  duty. 
A  few  days  ago  an  aggregate  of  some  50,000 
tons  from  these  two  countries  in  question  had 
been  bought  to  arrive  in  New  York,  while 
100,000  tons  more  were  purchased  to  arrive 
in  June.  The  cost  is  said  to  be  with- 
in 45  to  50c.  per  ton  of  the  ordinary 
price  of  soft  steamer  coal  delivered  alongside 
at  New  York.  As  an  offset  to  the  duty,  ocean 
freights  are  remarkably  low  at  the  moment, 
the  rates  being  only  about  cost  of  loading 
and  discharging  the  coal.  Those  interested 
say  they  are  going  to  import  coal  just  as  long 
as  the  strike  lasts  ;  so  that  while  the  miners 
in  the  United  States  are  losing  money  extra 
grist  is  coming  to  the  mine  owners  of  Great 
Britain  and  Canada.  Notwithstanding  this, 
however,  the  sooner  the  strike  is  over  the 
better  satisfied  will  be  the  great  majority  of 
the  Canadian  people.  For  if  we  are  selling 
the  States  a  few  tons  more  coal,  some  of  our 
manufacturers  are  experiencing  some  incon- 
venience. 

*  *  * 

Periods  of  depression  or  trade  quietude 
are  not  without  their  remedial  agencies. 
When  the  wheels  of  commerce  are  revolving 
briskly  and  no  difficulty  is  experienced  in 
selling  goods,  men  get  reckless,  and  the 
very  briskness  that  obtains  redounds  to  their 
injury.  This  is  more  apparent  in  the  matter 
of  credit  than  probably  anything  else.  As 
long  as  money  was  coming  in  freely, 
merchants  here  and  there  neither  exer- 
cised much  caution  in  giving  credit  nor 
bothered  themselves  in  regard  to  collec- 
tions. If  people  paid  up  it  was  all  right,  but 
those  who  got  behind  were  not  pressed  very 
closely  to  discharge  their  obligations.  During 
the  past  few  years,  however,  the  storekeepers 
have  of  necessity  been  compelled  to  exercise 
more  caution,  the  result  of  which  Is  an  im- 
provement in  business  methods.  There  is 
more  careful  buying,  closer  discrimination 
of  accounts,  and  a  generally  all  round  at- 
tempt to  get  much  nearer  to  the  basis.  It 
is  to  be  hoped  there  will  be  no  retrogation, 
although  it  is  said  that  a  merchant  here  and 
there  is  already  weary  in  well  doing. 
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DISPLAY  YOUR  FISHING  TACKLE. 

THE  fishing  season  has  opened  up 
somewhat  earlier  this  year  than  usual, 
and  some  of  the  hardware  merchants 
are  commencing  to  bait  their  windows  with 
attractive  displays  of  fishing  tackle,  to  catch 
the  custom  of  the  angler.  It  is  impossible 
to  catch  fish  without  baiting  your  hook,  and 
customers  are  something  like  fish.  They 
will  nibble  and  play  with  your  bait,  but  just 
when  you  think  you  have  got  them  and  com- 
mence to  draw  in  your  line,  they  are  iff 
again. 

The  season  may  be  good  or  bad  for  fish- 
ing, but  though  it  is  well  to  take  an  interest 
in  any  sport  for  which  you  may  be  selling 
supplies,  unless  you  are  an  angler  your. elf 
the  amount  offi  h  caught  by  your  customers 
need  cause  you  but  little  trouble. 

You  sell  the  tackle  ;  never  mind  whether 
the  fishermen  catch  much  fish.  That  de- 
pends on  their  own  skill  and  luck. 

Now  is  the  time  to  make  a  display  of 
fishing  tackle  in  the  windows. 

A  representative  of  HARDWARE  noticed 
an  attractive  display  in  a  show  window  last 
week.  In  the  centre  of  the  window,  from  a 
tripod  of  three  fishing  rods,  hung  a  large 
wooden  fish,  and  on  either  side,  leaning 
against  the  back  of  the  window  were  two 
landing  nets.  The  bottom  of  ihe  window 
was  covered  with  canton  flannel,  on  which 
were  arranged  reels,  rods,  sinkers,  floats, 
flys,  spoons,  bait  boxes,  fish  baskets,  scal- 
ing knives,  etc.  Though  there  were  a  great 
many  expensive  articles  in  this  window, 
samples  of  the  cheaper  class  of  goods  were 
not  wanting,  and  these  were  ticketed  in  plain 
figures.  The  small  boy  had  not  been  for- 
gotten, and  rods,  lines,  fishing  kits,  whose 
prices  were  within  the  reach  of  his  slim  purse 
were  temptingly  displayed. 

If  you  have  any  fishing  tackle  in  stock  put 
it  in  your  window,  and  some  who  see  the 
goods  will  forthwith  decide  to  become 
anglers  during  their  spring  and  summer  va- 
cation, or  other  spare  time.  They  will  buy 
tackle,  and  knowing  that  you  keep  a  choice 
assortment  they  will  come  to  you  to  buy. 

Secure  catalogues  from  the  best  makers  of 
tackle,  and  also  a  few  handbooks  on  fishing. 
These  will  sell,  and  give  evidence  of  your 
knowledge  of  the  subject. 

The  season  is  opening  up,  and  tackle  is  re- 
ported to  be  moving  off  nicely.  Don't  wait 
till  two-thirds  of  the  demand  is  supplied,  and 
then  after  Smith,  Brown  and  Robinson  have 
sold  out  their  stock,  commence  to  exhibit 
yours  and  wonder  why  it  does  not  sell.  Cast 
your  bait  while  the  fish  are  biting. 


TIN  PLATE  IN  THE  STATES. 


T 


66  '  |  'HE    high  duties   on    foreign    tin 
plate    going     into     the     United 
States,"  said  a    leading  iron  and 
metal  broker  in    Montreal  on    Monday  last, 
"  has  not  cut  off  the  importation  of  British 
plate    that   the   sanguine   promoters  of  the 
American    tin    plate    industry   anticipated. 
After  two  years  of  the  McKinley  duties,  the 
value  of  British  tin  plate  in  bond  at  New 
York  this  spring  is   nearly  double  that  for 
the    same    period    last    year.     The    quan- 
tity   in     bond     at     present     at    this     big 
American    port     was    recently     placed    at 
4,300     tons,     against     2,376     tons    at     the 
same  date    in    1893       The    aggregate    im- 
portations,    however,    are    less    than    they 
were.     In  long  tons  the  English  exports  of 
tin  plate  to  the  United  States  in  the  past  five 
years  were  as  follows  :   1894,  48,616   tons  ; 
1893,  75,022;  1892,  62,611;  1891,98,909,  and 
1890,   59,197.     The  depressed  condition  of 
trade  during  the   past  two  years,  however, 
must  have  had  quite  a  restrictive  effect  on 
English  importations  into  the  United  States, 
so  that  the  high  duties  are   not   responsible 
for  all  of  it.     In  this  connection  a  recent  re- 
port  showing    the    production   of    tin   and 
terne  plates  in  the    United  States  in  1893 
may  be  interesting  to  the  readers  of  Hard- 
ware. 

"  I  will  give  you  an  extract,"  and  the 
gentleman  handed  its  correspondent  the  fol- 
lowing :  "  Thirty  nine  firms  in  the  United 
States  manufactured  27,351,241  pounds  of 
tin  and  terne  plates  proper,  against  an  out 
put  of  27,145,480  pounds  by  35  firms  during 
the  previous  quarter.  Of  the  output  for  the 
quarter  15,907,669  pounds  were  made  from 
sheets  rolled  in  the  United  States.  Of  the 
the  commercial  plates  manufactured  during 
the  quarter  14,682,045  pounds  were  coated 
with  tin  and  12,669,196  pounds  were  terne 
coated.  The  American  sheet  iron  and  steel 
made  into  articles  and  wares  tinned  or  terne 
coated  amounted  to  1,244,707  pounds.  This, 
the  report  says,  makes  the  aggregate  output 
of  tin  and  terne  plate  for  the  quarter  from  all 
sources  28,595,948  pounds  ;  that  of  the  pre- 
vious quarter  was  28,198,293  pounds.  The 
production  of  black  plates  during  the  quarter 
was  19,679,910  pounds,  and  during  the 
previous  quarter  11,355,368  pounds.  The 
production  of  American  black  plates  of  the 
class  weighing  lighter  than  63  pounds  per  100 
square  feet  was  2,989,472  pounds  in  excess 
of  that  of  any  previous  quarter  since  the  law 


became   operative.     Of  the  39    firms    that 
made    sworn  returns    of    the    manufacture 
of    commercial     tin    and  terne    plates,    21 
used  wholly  American  tin  plate,  with  an  out- 
put of  12,576443  pounds;  twelve  used  both 
American  and  foreign  plates,  with  an  output 
of   10,173,755  pounds,    of  which    3,331,226 
pounds  were  made  from  sheets  rolled  up  in 
the  United  States,  and  six  used  wholly  for- 
eign plates,  with  an  output  of  4,600,043.  The 
aggregate  consumption  of  American  plates 
in  the   various    forms    of  manufactii'e  was 
17, * 52,376  pounds,  which  was  equal  to  about 
90  per  cent,  of  the  entire  production  of  such 
plates  during  the   quarter.     The  tin  plates 
and  terne   plates  imported  and  entered  for 
immediate  consumption  and  those  imported 
after  July,  1891,  withdrawn  from  warehouse 
for  consumption  during  the  quarter  amount- 
ed to  83,846,383  pounds,  of  which  73,949  929 
pounds  were  tin  plates  and  remainder  terne 
plates.     The  tin  and  terne  plates  on  which 
duties  were  paid,  and  which   were  used  in 
the  manufacture  of  the  articles  exported  with 
benefit  of    drawback    during    the    quarter, 
amounted  to  32,754  634  pounds,    of   which 
32,750,112  pounds  were  tin  plates." 


HINTS  FOR  THE  SHIPPING   ROOM. 

THE  strictest  attention  should  be  paid 
to  the  packing  of  goods  for  transporta- 
tion.    Packing  and  general  get-up  is  a 
subject  that  concerns  greatly  the   supplier, 
importer,  and  consumer,  and  is  often  treated 
far  too  lightly  by  the  former. 

It  is  suggested  that  more  attention  should 
be  paid  to  the  marking  of  weights  of  pack- 
ages, so  that  the  correct  weight  maybe  mani- 
fested by  transportation  companies,  which 
is  frequently  not  the  case,  and  the  strictest 
economy  be  exercised  in  the  packing  of 
casks,  crates,  cases,  etc.,  on  which  freight  is 
charged  by  measurement. 

Where  it  is  possible  to  nest  tinware,  it 
should  be  done  ;  but  in  such  cases  the 
covers  for  buckets,  boilers,  and  other  com 
ponent  parts  should  be  packed  close  to 
them,  so  as  to  be  easily  accessible  when 
being  unpacked.  It  is  the  habit  sometimes 
for  shippers  to  divide  these  articles,  thereby 
causing  the  purchasei  much  inconvenience, 
and  necessitating  the  opening  of  two  cases, 
or  the  entire  unpacking  of  one,  before  they 
can  be  found. 

Attention  should  also  be  paid  to  packing 
goods  so  that  they  may  hi  charged  at  the 
lowest  freight  rate.  Some  goods  packed  in 
barrels  are  charged  at   a  less  rate  than    in 
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boxes,  and  if  goods  can  be  shipped  loose  as 
well  as  packed  it  will  save  boxing  and  the 
freight  on  boxes.  Buckets,  baths,  barrows, 
and  other  goods  which  are  usually  shipped 
openly,  should  have  addressed  tags  or  labels 
securely  attached,  and  should  not  have 
numbers  and  marks  painted  upon  them. 
Customers  often  object  to  purchasing  articles 
so  marked  without  a  reduction  being  made 
on  them. 

When  the  shipping  of  an  article  necessi- 
tates the  taking  of  it  to  pieces,  these  parts 
should  be  packed  that  each  one  will  be  com- 
plete in  itself  in  a  certain  number  of  pack- 
ages, which  should  be  labelled  and  num- 
bered. 

Tinware  and  hollow  ware  should  always 
be  nested,  and  shelf  hardware  should  be 
securely  wrapped  in  individual  parcels  be- 
fore packing  in  cases. 

It  is  suggested  that  the  manufacturei 
put  up  goods  in  as  convenient  quantities 
as  possible,  so  that  small  buyers  can  buy 
full  packages,  which  would  be  more  con- 
venient for  both  buyer  and  seller. 

When  it  is  necessary  to  break  packages 
care  should  be  taken  that  all  parts  are 
shipped.  It  is  common  for  the  purchaser 
to  receive  a  wringer  for  which  he  can  find 
no  handle,  or  a  lock  set  with  an  escutcheon 
or  knob,  etc.,  missing.  This  is  in  many 
cases  the  fault  of  the  packer,  and  the  miss- 
ing article  or  part  is  often  found  in  the 
space  where  the  order  has  been  laid  out, 
after  the  goods  have  been  shipped. 

Brush  ware  should  always  be  boxed,  or 
in  some  way  protected,  before  packing  in 
cases,  otherwise  they  are  likely  to  arrive  at 
their  destination  in  a  compressed  state  that 
renders  them  almost  unsaleable. 

All  cutlery  should  be  perfectly  dried  be- 
fore packing,  and  may  be  slightly  oiled. 
Carpenters'  edged  tools  should  be  wrapped 
first  in  oil  tissue  paper  and  then  in  the  usual 
way. 

It  should  be  the  aim  of  the  packer  when 
packing  mixed  goods,  to  pack  tightly,  and 
to  use  enough  sawdust  shavings  or  hay  to 
keep  the  goods  from  shifting  and  chafing. 

In  the  packing  of  edged  tools,  such  as 
scythes,  axes,  hedge  knives,  etc.,  especial 
care  should  be  taken  that  their  edges  be  pro- 
tected. 

Cases  of  heavy  hardware,  such  as  sash 
weights,  mauls,  chain,  etc.,  should  be  bound 
with  hoop  iron,  and  where  the  goods  shipped 
are  glass  or  frail,  they  should  be  plainly 
marked  as  such. 

Bills  of  lading  as  well  as  invoices  should 
always  be  sent  in  time  to  reach  the  consignee 
or    purchaser  before  the  goods,   and  goods 


sold  by  weight  should  always,  when  practic- 
able, be  so  invoiced  that  a  quotation  could 
be  given  for  one  article.  Say  a  number  of 
bells,  12  inches,  14  inches  and  16  inches,  are 
weighed  together,  and  the  total  weight  is 
given  at  so  much  per  pouDd.  If  the  mer- 
chant wishes  to  sell  to  arrive,  he  loses  the 
sale,  because  he  cannot  give  the  price  for 
each  or  either  bell  separately  until  they  ar- 
rive and  are  weighed. 

There  are  numeious  other  inconveniences 
to  which  the  shipper  as  well  as  purchaser  are 
put  to  through  carelessness  in  packing  and 
shipping,  and  were  more  attention  paid  to 
this  branch  of  the  wholesalers'  and  manu- 
facturers' business,  they  would  find  a  great 
falling  in  the  letters  of  complaint  in  the 
day's  mail,  and  a  great  deal  less  work  in  the 
returned  goods  department. 


BUILDING   UP  A  BICYCLE  TRADE. 

IT  is  always  instructive  to  know  ho>v  any 
man  makes  a  success  of  an  enterprise  in 
which  we  take  an  interest,  and  the  fol- 
lowing account  of  how  a  hardware  man  built 
up  a  'cycle  trade,  published  in  the  Hardware 
Dealer,  will  doubtless  prove  interesting: 

About  four  years  ago  a  salesman  for  a 
leading  bicycle  factory  succeeded  in  interest- 
ing me  in  his  line  to  the  extent  that  I  ordered 
three  sample  wheels  of  different  grades,  and 
assumed  the  agency  for  their  sale  in  the 
vicinity. 

This  was  a  small  beginning  of  a  branch 
of  our  regular  hardware  business,  which  is 
now  of  sufficient  importance  to  be  regarded 
as  a  profitable  and  permanent  feature  of  our 
establishment.  Acting  on  the  suggestion 
made  by  the  editor  in  the  last  issue,  I  pro- 
pose to  briefly  review  our  experience  and 
methods  in  developing  this  line. 

At  the  time  I  hesitatingly  placed  the  order 
for  the  three  initial  wheels,  I  had  misgiv- 
ings as  to  the  wisdom  of  the  step,  for  the 
reason  that  neither  my  partners  nor  any  of 
the  clerks  in  the  store  were  bicycle  riders, 
or  particularly  interested  in  'cycling.  I  was 
aware  that  there  was  a  growing  popular  de- 
mand for  wheels  in  my  locality,  and  that  a 
local  sporting  goods  store  had  the  year  be- 
fore stocked  a  certain  line  of  wheels  and 
effected  a  number  of  sales.  These  facts,  and 
the  persuasiveness  of  the  salesman,  who 
made  me  an  "insurance  sale"  pioposition 
on  the  first  order,  induced  me  to  make  what 
at  that  time  was  considered  a  departure  from 
the  established  hardware  lines. 

As  soon  as  the  sample  wheels  reached  the 
store  I  made  an  immediate  sale  of  one  of 
them,  the  impatient  customer  being  myself. 
I  resolved  that  if  I  proposed  to  make  a  suc- 
cess of  the  "  bicycle  department,"  it  was 
necessary  that  I  should  learn  how  to  ride 
myself,  and  be  able  to  intelligently  explain 
the  use  and  practical  yalue  of  the  particular 
wheel  I  represented. 

For  the  next  two  weeks  I  diligently  em- 
ployed the   evenings  in  cycle   practice,  and 


soon  was  able  to  ride  with  ease  and  personal 
enjoyment.  I  rode  to  and  fro  from  the  store 
at  morning,  noon  and  night,  and  in  this  way 
naturally  introduced  the  wheel  to  my  friends 
and  the  general  public  with  little  effort. 

In  the  meantime  I  discovered  that  the 
book-keeper  in  the  store  was  somewhat  in- 
terested in  cycling,  although  not  owning  a 
wheel,  and  as  his  services  behind  the  desk 
were  not  particularly  arduous,  I  encouraged 
him  to  ride  my  wheel  around  the  town  and 
talk  up  cycling,  and  our  particular  kind  of 
wheels,  to  his  acquaintances. 

Before  the  first  month  had  passed,  the 
combined  efforts  described  had  resulted  in 
selling  the  remaining  two  wheels,  and  plac- 
ing an  order  at  the  factory  for  five  more. 

Besides  the  two  wheels  sold,  there  were 
half-a-dozen  townspeople  who  had  become 
interested  in  the  make  of  wheels  I  handled, 
and  I  began  to  see  some  possibilities  in  the 
new  venture  which  encouraged  me  to  make 
further  effort. 

The  bicycle  season  had  but  just  opened, 
in  fact  the  weather  was  almost  too  cold  for 
outdoor  sport,  and  I  realized  it  was  just  the 
time  to  cultivate  the  trade  which  was  bound 
to  come  in  the  near  future. 

I  decided  to  devote  a  considerable  portion 
of  my  regular  space  in  the  local  newspaper 
to  the  subject  of  bicycles,  and  for  this  pur- 
pose used  a  small  cut  of  the  wheel,  furnished 
me  by  the  manufacturer,  in  connection  with 
a  few  crisp  words,  changed  every  other  day. 
I  also  devoted  one  of  my  show  windows  to 
the  display  of  my  "bicycle  department," 
which,  besides  the  wheels,  included  a  few 
staple  "sundries." 

Happening  to  notice  that  the  dry  goods 
stores  used  lay  figures  to  advantage  in  dis- 
playing their  goods,  I  procured  a  figure  of 
an  athletic  youth,  with  wax  head  and  hands, 
and  set  him  astride  the  wheel  in  the  window. 
The  wheel  was  held  in  position  by  a  fine 
wire,  and  the  general  effect  was   attractive. 

The  maker  of  the  wheels  I  handled  offered 
to  furnish  me  with  some  paper-covered  cata- 
logues, with  my  imprint  on  the  front  cover, 
as  "Sole  agent  for ,"  and  I  distri- 
buted some  of  these  in  the  hotels,  public 
library,  and  other  places  where  they  would 
be  likely  to  meet  the  eyes  of  possible  buyers. 

My  bookkeeper  became  so  enthusiastic 
over  bicycles,  and  took  such  an  interest  in 
the  details  of  their  construction,  that  I  took 
him  from  his  duties  at  the  desk  and  placed 
him  in  special  charge  of  the  "  bicycle  de- 
partment," which  had  by  this  time  leceived 
the  distinction  of  being  classed  as  a  recog- 
nized branch  of  the  business.  Before  the 
end  of  the  first  season  I  had  disposed  of 
about  30  wheels  and  a  respectable  variety  of 
bicycle  sundries. 

The  second  season  I  still  further  extended 
the  bicycle  business  by  fitting  up  in  the  rear 
of  the  store  a  room  for  repair  work,  and  soon 
found  it  necessary  to  employ  a  skilled 
mechanic  and  a  helper  to  attend  to  the  work 


HARDWARE. 


sent  into  the  store.  I  had  a  sign  swung  over 
the  curb  stone  in  front  of  the  store  on  which 
a  bicycle  was  painted,  and  calling  attention 
to  the  repair  shop. 

I  found  that  the  repair  work  was  a  profit- 
able departure  and  made  it  easier  to  sell 
wheels.  My  experience  proves  that  it  pays 
to  be  liberal  in  the  matter  of  repairs,  especi- 
ally of  wheels  originally  sold  in  the  store, 
and  give  the  customer  the  benefit  of  the 
doubt  in  case  of  "  accidents." 

In  the  repair  shop  a  regular  account  is 
kept  of  each  job  done,  these  being  numbered 
seriatim,  and  the  cost  of  material  and  labor 
expended  as  closely  as  possible.  By  this 
means  the  profit  of  each  job  is  readily  deter- 
mined and  the  business  systemized. 

From  this  informal  review  of  my  experience 
with  bicycles  in  the  hardware  store,  it  will 
be  noted  that  it  proved  a  profitable  branch 
of  the  business,  and  now  that  bicycles  are 
being  so  generally  sold  by  hardware  dealers 
everywhere,  I  feel  grateful  towards  the  sales- 
man who  four  years  ago  induced  me  to  com- 
mence their  sale. 


TALKS  WITH    RETAILERS. 


t» 


1 


DO  not  find  sales  in  the  store  as 
good  as  they  were  two  weeks  ago," 
said  B.  Ibbotson,  Queen  street  west. 
"  Business  was  good  and  I  was  in  hopes 
that  it  was  going  to  keep  up,  but  I  find  it  has 
fallen  off  considerably  lately.  We  are  doing 
a  lot  of  work  in  the  shop,  though.  Bicycle 
repairing  takes  up  considerable  room,  and 
we  find  it  rather  small  here  when  we  have  a 
lot  of  wheels  in  to  repair.  I  am  talking 
of  moving  into  more  commodious  premises, 
where  we  will  be  able  to  go  more  extensively 
into  this  branch  of  the  business." 


"The  season  for  fishing  tackle  is  starting 
about  two  weeks  earlier  than  last  year,"  said 
W.  L.  Murray,  Yonge  street  west.  "  We 
have  lately  got  in  our  stock  of  fishing  sun- 
dries, and  are  giving  them  a  place  in  our  win- 
dow. Trade  in  this  line  is  moving  off  nicely, 
and  we  intend  going  quite  extensively  into  it. 
Yes,  we  are  doing  some  marking  in  plain 
figures.  If  your  prices  are  right,  it  will  do 
no  harm  to  show  them." 


"  Business  is  moving  along  and  sales  are 
fairly  good,  but  nothing  out  of  the  ordinary," 
said  T.  Wilson,  Queen  street  west.  "There 
is  a  lot  of  small  jobbing  doing,  in  eave- 
troughing,  trimming  and  odd  jobs.  The 
hardest  part  of  these  jobs  is  getting  the 
tools  to  the  different  places  and  back.  Paints 
are  still  moving  well,  and  some  little  de- 
mand is  felt  for  other  spring  goods." 


"  Business  is  not  up  to  our  expectations, 
but  it  is  not  bad,"  said  T.  Mathieson,  King 
street  east.  "There  is  a  lot  of  odd  jobs 
coming  in  for  the  shop,  and  we  have  got  our 
hands  full  supplying  the  demand  for  our 
trolley  wheels.  We  will  supply  the  Hamil- 
ton, Niagara,  and  Guelph  electric  railroads. 


We  are  also  sending  a  lot  to  New  Westmin- 
ster, B.C.,  to  be  used  on  the  street  railway 
of  that  city  and  electric  trolleys  used  in  the 
surrounding  mining  districts.  We  have 
done  a  fairly  good  trade  in  paints  and  oils 
lately,  and  wirecloth  and  other  summer 
goods  are  commencing  to  sell.  There  has 
also  been  quite  a  good  demand  for  fishing 
tackle  during  the  last  few  days.  We  sell 
quite  a  lot  of  fishing  supplies  during  the 
spring  and  summer  months." 


"  Trade  was  not  as  good  last  week  as  the 
week  before,  and  was  hardly  up  to  our  ex- 
pectations," said  T.  Whitten,  King  street 
east.  "  There  is,  however,  no  use  in  expect- 
ing every  week  to  be  uniformly  good.  All 
lines  are  moving  slowly,  but  paints,  oils  and 
dairy  supplies  are  about  the  only  lines  that 
are  showing  any  real  life." 


"  Business  is  quiet,"  said  an  assistant  of 
Geo.  Boxall,  Yonge  street.  "  I  think  that 
trade  is  duller  in  Toronto  than  in  the  smaller 
towns.  We  have  had  a  little  inquiry  for  gas 
and  oil  stoves,  but  there  have  been  com- 
paratively few  sales  made.  There  is  a  lot  of 
talk  about  the  times  being  as  good  as  they 
have  been  other  years,  but  I  do  not  see  how 
they  make  it  out.  I  have  not  seen  them, 
anyhow." 


"  Business  has  been  very  good  with  us 
lately,  though  there  may  have  been  a  slight 
falling  off  the  last  two  days,"  said  T.  Mere- 
dith, King  street  east.  "  It  is  no  use  for  a 
man  to  think  he  is  going  to  do  business  by 
keeping  his  hands  in  his  pockets.  I  make  it 
a  point  to  know  my  customers,  and  when 
deubtful  as  to  the  price  of  an  article,  they  re- 
fer to  me,  and  if  I  confirm  the  price  the 
clerk  has  given,  they  are  generally  satisfied 
that  it  is  right." 


FIRMNESS  IN  GREEN  WIRECLOTH. 

The  market  for  wirecloth  in  the  United 
States  is  in  a  rather  uncertain  condition. 
The  shortage  in  the  stock  of  green  and 
black  window  screen  cloth,  which  caused 
such  a  rapid  advance  in  the  price  of  this 
article  a  year  ago  and  which  made  so  much 
inconvenience  in  the  trade  of  jobbers  and 
retail  dealers,  is,  according  to  an  exchange, 
being  again  felt  at  the  present  time.  An 
advance  in  prices  was  made  last  week, 
as  then  stated,  and  it  was  expected  that  a 
still  further  advance  would  follow,  but  this 
has  not  been  made  for  the  reason  that  one 
jobbing  house  is  offering  the  goods  at  quota- 
tions below  those  given  by  the  manufactur- 
ers. It  is  pointed  out,  however,  that  both  the 
jobbing  and  retail  trade  are  not  well  sup- 
plied with  goods,  that  there  is  a  shortage  of 
immediate  supplies  among  the  manufactur- 
ers and  that  the  demand,  which  is  decidedly 
active,  will  force  a  higher  price  than  that 
now  prevailing. 


UNITED  STATES  PATENT  LAW. 

A  bill  amending  the  patent  laws  has  been 
agreed  on  by  a  sub-committee  of  the  House 
Committee  on  Patents,  which  is  intended  to 
save  innocent  purchasers  from  vexatious 
suits  growing  out  of  the  infringement  of 
patents.  It  is  provided  that  in  no  case  shall 
an  action  be  maintained  against  any  in- 
dividual who  shall  purchase  in  good  faith  a 
patent  article  of  a  regular  dealer  in  the  open 
market  for  his  own  use,  or  who  shall  inno- 
cently use  the  same  for  agricultural  or  do- 
mestic purposes  until  after  such  patent  has 
been  sustained  by  a  decree  of  a  court  of  com- 
petent jurisdiction,  nor  unless  such  innocent 
purchaser  shall  fail  or  refuse  to  give  to  the 
patentee  or  his  representative,  at  his  request, 
the  name  and  residence,  if  known  to  such 
purchaser,  of  the  party  from  whom  he  pur- 
chased such  patented  article. 


THE  POWER  OF  CONSCIENCE. 

The  proverb,  "A  guilty  conscience  needs 
no  accuser,"  has  been  discounted  in  one 
Maine  village  by  the  effects  of  a  general 
accusation  published  in  the  local  paper.  A 
tradesman  had  missed  articles  from  his  stock 
from  time  to  time,  and  at  length  the  clerk 
saw  a  woman  take  things  she  did  -not  buy 
and  pay  for.  This  furnished  the  desired 
opportunity.  An  advertisement  in  the  paper 
over  the  merchant's  signature  said  that  he 
had  positive  proof  that  "  some  of  the  best 
ladies  "  of  the  town  had  taken  articles  from 
his  store,  and  if  matters  were  not  fixed  up 
there  would  be  a  rumpus.  This  was  only 
last  week,  and  so  far  four  women  have  been 
in  to  "  settle  up,"  with  possibly  more  to  fol- 
low. One  woman  came  from  an  adjoining 
town  to  admit  that  she  took  up  an  article 
one  day  with  the  thought  of  stealing  it,  but 
repented  and  put  it  back  again.  In  these 
cases  the  guilty  conscience  alone  was  not 
enough  to  do  business  ;  the  accuser  was 
needed  as  well. — Boston  Journal. 


DIRT  AND  SCIENCE. 

In  the  last  analysis  probably  everything  is 
dirt.  But  there  are  wonderful  dirts,  com- 
ments an  exchange.  Coal  tar  is  one  of  the 
most  unpromising  to  look  at,  but  what  a 
magazine  of  possibilities  there  are  in  coal  tar 
after  it  has  passed  through  the  inquiring 
hands  of  the  chemist.  One  of  the  latest  uses 
to  which  a  coal  tar  derivative  is  applied  is  as 
a  substitute  for  quicksilver  in  the  bulbs  of 
thermometers.  This  substance  is  tunol.  It 
contains  no  water,  can  stand  a  much  lower 
temperature  than  quicksilver  without  freez- 
ing, and  when  exposed  to  warmth  expands 
with  great  regularity.  Besides  possessing 
these  qualities,  it  is  cheap,  and  as  it  is  much 
lighter  than  quicksilver  the  tube  of  the 
thermometer  can  be  made  much  larger  than 
is  now  usual,  and  it  will  not  only  be  much 
easier  to  read  the  record,  but  greater  ex- 
actitude in  registration  will  be  secured.  The 
dark-blue  color  of  tunol  is  another  element 
which  will  contribute  to  the  ease  of  reading 
the  thermometer. 


HARDWARE 


CAN   PRICES   GO   LOWER? 

BUYERS,  and  for  that  matter,  sellers, 
says  Iron  Age,  have  apparently  be- 
come so  accustomed  to  receding  prices 
of  iron  and  steel  that  it  will  take  a  few  very 
sharp  successive  advances  before  the  spell 
of  low  values  is  broken.  In  every  depart- 
ment ot  the  iron  trade,  with  one  exception, 
goods  have  been  sold  at  lower  prices  during 
the  current  year  than  ever  in  the  history  of 
the  industry  in  this  country.  In  some 
branches  they  are  lower  than  they  are  in 
Europe.  Every  interest  which  contributes 
to  the  cost  of  laying  down  product  at  the 
door  of  the  consumer  is  down  to  the  mini- 
mum basis.  Beginning  with  the  ore,  the 
only  item  in  the  cost  sheet  which  has  not 
been  generally  scaled  down  is  the  royalty. 
Profits  are  gone,  labor  is  down  to  the  lowest 
notch,  supplies  are  as  cheap  as  they  ever 
have  been,  dead  work  is  practically  aban- 
doned, and  railroad  and  lake  freights  are 
very  low.  In  the  smelting  of  the  ore  in  the 
blast  furnace  coke  has  dropped  to  figures 
which  can  only  be  justified  on  the  theory 
that  powerful  Connellsville  interests  are 
squeezing  the  minor  operators  into  selling 
their  property.  It  is  stated  that  the  makers 
of  Bessemer  pig  in  the  Central  West  are 
earning  a  little  money  a\  present  prices, 
but  on  all  other  grades  of  pig  iron  South 
and  East,  producers  are  not  getting  back  a 
new  dollar  for  an  old  one. 

Turning  to  the  conversion  of  pig  into  soft 
steel,  we  find  that  prices  are  now  a  trifle 
higher  than  they  were,  and  the  inference  is 
generally  made  that  the  best  equipped  mod- 
ern steel  works  in  Western  Pennsylvania 
are  enjoying  a  very  modest  margin. 

Although  the  raw  materials,  pig  iron,  soft 
steel  and  melting  and  rolling  mill  scrap 
are  all  very  low,  and  although  labor  is  re- 
ceiving wages  unprecedented  in  the  differ- 
ent districts,  the  decline  in  prices  has  kept 
pace  with  reduced  cost.  Wire  rods,  it  is 
true,  did  enjoy  a  temporary  spurt  of  activity 
and  with  it  an  advance,  but  now  that  the 
rush  is  over  values  are  sliding  back  to  their 
old  level,  and  the  whole  wire  trade  is  sett- 
ling back  again  down  to  bed  rock. 

Only  the  greatest  mills,  best  located,  can 
come  out  whole  at  present  prices  for  beams, 
angles  and  other  structural  iron,  plates  and 
sheets,  hoops  and  cotton  ties,  bars  and  nails, 
light  and  girder  rails,  and  track  and  car 
equipment. 

Along  the  whole  line  raw  material  and 
labor  are  squeezed  to  the  lowest  notch. 
Freights  are  down  to  a  war  basis.  The 
pace  is  being  set  in  some  branches  by  con- 
cerns which  are  in  the  hands  of  receivers, 
and  who,  therefore,  seem  to  pay  little  atten- 
tion to  interest  charges  and  renewal  account. 

That  such  a  state  of  affairs  cannot  last 
long  will  be  conceded  by  every  thoughtful 
buyer.  It  is  merely  a  question  whether  the 
time  has  arrived  to  go  further  than  cover 
immediate   requirements.     We  believe  that 


the  conviction  is  general  that  there  is  no 
danger  in  further  delay.  The  prospect  of 
months  of  dulness  as  the  lesult  of  the  slow 
progress  in  Washington  is,  we  believe,  the 
most  influential  factor  in  creating  this  con- 
viction. Yet  there  are  many  buyers  who 
acknowledge  that  they  are  skating  on  thin 
ice.  It  will  not  take  much  to  upset  the  deli- 
cately poised  balance  upon  which  present 
low  values  depend.  A  modest  increase  in 
the  demand  or  a  restriction  of  the  supply 
from  the  cheap  sellers,  leaving  the  market 
partially  to  those  who  must  have  more 
money  to  warrant  their  starting,  must  be 
naturally  followed  by  a  stiffening  in  prices. 
Against  a  few  possible  contingencies  which 
might  induce  a  very  slight  lowering  in  value, 
there  are  so  many  which  would  tend  toward 
establishing  a  reaction  that  the  market  needs 
the  very  closest  watching.  We  have  already 
witnessed  speculative  purchases  of  Bessemer 
pig  iron  on  quite  a  respectable  scale,  and  in 
some  departments  consumers  have  suc- 
ceeded in  buying  for  long  delivery  at  present 
prices.  It  does  not  take  very  extensive 
operations  of  this  character  to  make  sellers 
shy. 

Our  intercourse  with  many  of  the  leading 
men  in  the  trade  has  led  us  to  believe  that 
very  few  of  them,  whether  they  be  manu- 
facturers or  consumers,  look  forward  to  any 
marked  upward  movement  in  the  next  two 
or  three  months,  but  they  do  all  agree  that 
there  is  very  little  chance  of  a  further  de- 
cline. Some  of  them  are  convinced  that 
covering  for  requirements  well  into  the  fall 
at  present  prices  is  not  alone  safe,  but  hold 
out  the  promise  of  making  very  good  interest 
on  the  money  invested. 


fact  there  are  several  points  about  it  which 
make  it  superior.  The  life  of  a  rubber  tire 
is  two  seasons.  The  projectors  of  the  paper 
tires  state  that  the  life  of  these  will  be  five 
years  more. 


BICYCLE  TIRES  OF  PAPER. 

It  is  claimed  in  an  Eastern  journal  that  a 
process  is  now  under  way  which,  if  success- 
ful, will  be  the  means  of  introducing  a 
pneumatic  paper  tire  for  bicycle  wheels. 
Leather  has  been  tried,  but  does  not  work 
well,  the  journal  in  question  adds.  There 
are  several  reasons  why  attempts  are  being 
made  to  introduce  a  substitute  for  rubber. 
The  two  principal  ones  are  the  cost  and  the 
ease  with  which  rubber  tires  are  "  pricked  " 
by  sharp  stones  or  pieces  of  glass,  thus 
necessitating  the  bicyclist  carrying  an 
equipment  of  plasters  and  a  pump.  That 
the  rubber  tire  now  in  use,  especially  when 
made  on  the  pneumatic  principle,  is  good  for 
the  rider  and  the  machine  cannot  be  doubt- 
ed, but  the  great  point  now  is  to  get  the 
bicycle  down  to  where  the  workman  can 
purchase.  Bicycles  at  $iooto  $150,  or  even 
$65,  are  beyond  the  reach  of  many.  The 
substitution  of  paper  tires  for  rubber  means 
a  discount  on  the  price  of  the  bicycles  of 
about  $12.  Two  rubber  pneumatic  tires  cost 
$20  when  on  the  wheel.  Two  pneumatic 
paper  tires  will  cost  but  $8  when  on  the 
wheel.  The  paper  tire  has  proven  as  good, 
substantial  and  elastic  as   the  rubber.     In 


THE    WORLD'S    FAIR    BUILDINGS. 

The  Columbian  Exposition  Salvage  Co., 
with  a  capital  of  $200,000,  have  purchased 
the  20  World's  Fair  buildings  that  the  Park 
Commissioners  had  in  their  possession,  with 
exception  of  La  Rabida  Convent  and  the 
Forestry  building,  for  the  sum  of  $80,000. 
This  gives  them  a  working  capital  of  $120, 
000  after  paying  for  the  buildings.  The 
company  consists  of  the  following  scrap 
iron  and  scrap  metal  merchants  :  August 
Pollak,  North  Western  Iron  and  Metal 
Co.,  of  Chicago,  111.;  A.  S.  Deutsch 
&  Co.,  of  Chicago  and  Cleveland,  and 
Ohio  Iron  and  Metal  Co.,  of  Cleveland, 
Ohio,  and  the  Chicago  House  Wrecking 
Company,  of  Chicago,  and  Sievers  &  Fearn- 
ly,  of  Cincinnati,  Ohio,  who  are  experts  in 
the  business  of  dismantling  houses  and 
buildings  and  also  large  dealers  in  the 
lumber  trade.  It  is  expected  that  work  will 
begin  within  a  few  days.  The  end  of  this 
season  will  see  the  WThite  City  pretty  well 
dismantled.  All  the  structural  material  will 
be  taken  down  very  carefully,  and  the  com- 
pany are  prepared  to  sell  to  railroad  com- 
panies, factories  and  others  who  contem- 
plate erecting  buildings  any  quantity  of  such 
material  in  the  iron  and  lumber  structural 
line  that  they  desire. 


ROSIN  AND  TURPENTINE. 

THE  total  receipts  of  rosin  at  the  five 
principal  primary  centres  of  distribu- 
tion during  the  crop  year  ending 
March  30,  as  given  by  a  contemporary,  am- 
ounted to  1,529,605  barrels,  which  shows  a 
decrease  from  those  of  the  preceding  year, 
the  figures  as  presented  for  that  period  be- 
ing 1,722,588  barrels.  The  total  exports  to 
all  countries  amounted  to  1,187,211  barrels, 
as  against  1,338,863  barrels  during  the  year 
preceding. 

The  stock  on  hand  at  the  end  of  the  pre- 
sent crop  year  amounted  to  222,771  barrels. 
This  left  a  quantity  equal  to  119,623  barrels 
for  domestic  consumption,  but  this  quantity, 
it  should  be  remembered,  does  not  represent 
the  entire  home  consumption,  the  distribu- 
tion of  home  use  from  Mobile  and  New  Or- 
leans, the  figures  of  which  are  not  included 
in  these  statistics. 

The  statistical  position  of  spirits  of  turpen- 
tine, as  shown  by  this  compilation,  gives  the 
total  receipts  during  the  past  crop  year  as 
393»534  barrels,  as  against  443,374  barrels 
during  the  year  preceding,  and  the  total  ex- 
ports to  all  ports  at  249,790  barrels,  leaving 
143,744  barrels  for  domestic  distribution. 
As  inthe  case  of  rosin,  the  two  territories 
above  mentioned  help  to  swell  the  quantities 
consumed  in  the  United  States,  and  are  not 
included  in  the  statistics. 


HARDWARE. 


A  UTILITARIAN  LATCH. 

THE  accompanying  cut  shows  the  B. 
and  B.  Door  Latch,  a  shipment  of 
which  H.  S.  Howland,  Sons  &  Co. 
have  just  received.  The  latch  is  not  alto- 
gether a  new  one.  It  was  on  the  market 
some  years  ago.  Lately,  however,  it  has 
been  called  for  extensively,  which  has  led 


the  trade  to  induce  the  manufacturers  to 
again  make  them.  The  latch  is  intended 
either  for  barn  or  church  doors.  It  is  simple 
in  construction,  cannot  get  out  of  order,  and 
sells  at  a  low  price,  considering  its  qualities 
of  strength  and  attractiveness. 


COST  OF  MELTING. 

THE  following  paper  on  the  "  Cost  of 
Melting  "  was  read  before  the  Western 
Foundrymen's  Association  : 
There  is  probably  less  known  about  the 
actual  cost  of  melting  iron  in  cupolas  for 
foundry  work  than  about  any  other  branch 
of  the  foundry  business.  But  few  foundry- 
men  make  any  attempt  at  keeping  a  cupola 
or  melting  account.  Many  of  those  who  do, 
keep  it  in  such  a  way  that  they  not  only  fail 
to  learn  the  cost  of  melting,  but  are  misled 
by  the  account  to  suppose  their  melting 
costs  them  a  great  deal  less  per  ton  than  it 
really  does.  In  the  majority  of  foundries  the 
melting  is  left  entirely  in  the  hands  of  the 
melter,  who  as  a  rule  has  no  system  for 
doing  the  work,  and  has  no  control  over  his 
assistants  or  interest  in  having  them  do  a 
fair  day's  work.  In  many  of  the  foundries  I 
visit,  twice  the  number  of  men  are  employed 
as  cupolamen  as  are  employed  in  melting 
the  same  amount  of  iron  in  other  foundries, 
where  the  facilities  for  handling  the  stock 
are  almost  the  same,  and  the  expense  of 
lining  and  daubing  material  is  frequently 
double  with  one  melter  what  it  is  with  an- 
other in  the  same  sized  cupola  with  the 
same  sized  heats. 

In  many  foundries  the  fuel  is  not  weighed, 
but  is  measured  in  baskets,  or  the  number 
of  shovels  counted  and  the  weight  estimated. 
When  the  fuel  is  measured  in  baskets  the 
baskets  always  stretch  and  enlarge,  and  an 
old  basket  frequently  holds  one  third  more 
than  a  new  one  ;  from  10  to  20  pounds  can 
easily  be  piled  on  the  top  of  a  basket  after  it 
is  filleL  Foundrymen  who  charge  their 
fuel  by  the  basket  always  use  more  fuel  than 
they  estimate  they  are  using  ;  when  the 
shovels   are  counted,   each  shovel  may  be 


made  to  weigh  more  than  is  estimated,  and 
a  few  extra  shovelfulls  are  always  thrown  in, 
for  fear  some  were  not  full.  When  too 
much  fuel  is  used  in  a  cupola  there  is  not 
only  a  wastage  of  fuel,  but  there  is  slow 
melting,  increased  destruction  of  the  lining 
and  an  increased  wear  and  tear  of  the  blast 
machinery.  For  these  reasons  every  pound 
of  fuel  that  goes  into  the  cupola  should  be 
accurately  weighed.  Even  when  the  fuel 
is  supposed  to  be  accurately  weighed  there 
should  be  some  check  on  the  melter,  for  he 
will  shovel  in  extra  fuel  if  not  watched. 

At  a  foundry  I  recently  visited  in  New 
Jersey,  an  accurate  account  of  the  melting 
had  been  kept  for  a  year.  At  the  end  of  the 
ye^r  the  president  of  the  company  had 
figured  up  the  amount  of  fuel  consumed  in 
the  cupola  and  compared  it  with  the  amount 
purchased,  and  found  they  were  short  260 
tons.  At  another  foundry,  where  the  melter 
always  reported  melting  7  pounds  of  iron  to 
1  poundof  anthracite  coal,  they  ran  short  300 
tons  in  a  year.  This  kind  of  work  should 
be  prevented  by  checking  up  the  melter's 
report  and  comparing  it  with  each  carload 
of  fuel  consumed. 

A  cupola  book  should  be  provided  with 
blank  spaces  for  recording  the  weight  of 
coal  or  coke  in  the  bed  and  charges,  and  the 
weight  of  each  brand  of  iron,  No.  1,  2  or  3 
and  scrap,  showing  the  exact  mixture  of  each 
charge  and  heat.  A  note  should  also  be 
made  of  the  quality  of  iron  produced  from 
the  mixture.  Such  a  record  is  of  great 
value  in  making  mixtures  and  charging  a 
cupola,  if  it  is  properly  kept. 

The  cost  of  melting  per  ton  is  figured  in 
a  number  of  different  ways,  but  to  be  of  any 
practical  value  the  entire  cost  of  melting 
should  be  figured  on  as  follows  : 

Interest  on  cost  of  cupola  plant  and  de- 
preciation in  value  of  same. 

Fire  brick  for  relining  and  repairs. 
Fire  clay,  loam  and  sand   for  cupola  and 
ladles. 

Repairs   to   cupola,   blast  pipe,   elevator, 
scaffold,  runway,  blower,  etc. 
Belts,  oil,  etc.,  for  blower. 
One-fourth  the  entire  cost  of  engine. 
Tools,     wheelbarrows,      buckets,      hose, 
shovels,  forks,  rakes,   hoes,   sledges,   picks, 
bars,  trowels,  bod  sticks,  tap  bars,  etc. 
Wood  for  lighting  up  and  dredging  ladles. 
Coal  or  coke  consumed  in  melting. 
Labor  employed    in    removing  the  dump, 
making  up  cupola,  milling  dump  and  gates, 
collection  gates,  scrap  and  bad  casting  from 
foundry,  placing  iron  and  fuel  on  scaffold, 
charging,  breaking  and  piling  iron  in  yard, 
breaking  up  bad  castings,  daubing  ladles,  etc. 
When  the  cost  of  all  these  items  has  been 
learned,    and   the   amount   divided   by   the 
number  of  tons  melted,  it  will  be  found  that 
the  cost  of  melting  is  about  $2   per  net  ton 
of  iron  in  the  ladles.     In  foundries  with  all 
the  modern  improvements  for  handling  the 


stock  the  cost  is  a  little  less  than  $2  per 
ton,  and  in  foundries  with  none  of  the  im- 
provements for  handling  the  stock  and  no 
system  in  melting  the  cost  per  ton  is  as 
high  as  $3.  When  there  is  doubt  as  to  the 
accuracy  of  weights  in  charging,  the  weights 
should  be  compared  with  the  fuel  purchased 
and  castings  sold,  and  the  cost  of  melting 
may  be  figured  on  the  weight  of  castings  sold 
in  the  place  of  the  amount  of  iron  melted. 
To  make  a  cupola  report  of  value,  the  fuel, 
labor  and  tool  accounts  should  be  kept  sep- 
arate, and  an  effort  made  to  reduce  the  ex- 
pense of  each  account. 


AN  INGENIOUS  EGG-TIMER. 

THIS  is  indeed  an  age  of  inventions  and 
novelties,  and  the  troubles  and  duties 
of  the  housewife  are  being  daily  less- 
ened by  various  ingenious  mechanical  con- 
trivances. 

The  mechanical  hen  that  will  lay  eggs  has 
not  yet  been  invented,  but  the  incubator 
hatches  them  after  she  has  condescended  to 
lay  them,  and  the  inventive  Yankees  have 
manufactured  egg  powder,  and  attempted 
to  drive  her  out  of  business,  but  fresh  eggs 
as  an  edible  are  as  popular  as  ever,  and  the 
hen  still  cackles. 

The  next  nicest  thing  to  having  eggs  new- 
ly laid,  is  to  have  them  properly  cooked. 
Some  like  them  hard-boiled,  some  like  them 
soft,  and  others  betwixt  and  between  ;  and 
to  suit  the  tastes  of  these  different  people  has 
been  a  source  of  much  trouble  to  the  cook. 

To  time  the  boiling  of  an  egg  to  a  nicety, 
and  without  attention,  is  the  object  of  the 
patentee  of  an  egg-timer  which  has  been  in- 
vented in  England. 

The  article  consists  of  a  basket  attached 
to  a  small  slotted  tube,  a  horseshoe  base 
forming  the  lower  terminal,  and  a  little 
clockwork  gear  being  placed  nearly  at  the 
top  of  the  tube.  The  clockwork  can  be  set 
to  any  desired  time  up  to  five  minutes,  and 
the  act  of  setting  the  dial  to  the  required 
time  winds  up  the  mechanism  so  that  it  will 
run  as  long  as  needful.  The  eggs  being 
placed  in  the  basket  and  the  latter  is  lowered 
into  the  water,  and  then  by  moving  a  lever 
in  the  corner  of  the  dial  box  the  mechanism 
is  started.  At  the  end  of  the  specified  time 
the  mechanism  releases  a  spring  placed 
within  the  verticle  tube,  and  causes  the 
basket  containing  the  eggs  to  be  elevated 
from  the  water  promptly  and  automatically. 
It  is  necessary  for  the  due  operation  of  the 
timer  that  the  water  should  boil  before  the 
eggs  are  placed  in  it. 


HIS  TRIP  WAS  SATISFACTORY, 

"Yes,  I  have  just  returned  from  the  Ncth- 
west  and  Manitoba,  and  I  did  not  find  busi- 
ness as  bad  as  might  be  expected,"  said  E. 
K.  Watson,  of  Painchaud,  Squire  &  Co.,  Mon- 
treal. "My  sales  were  as  good  as  they  have 
been  on  previous  trips,  though  I  must  say  I 
hear  a  little  more  grumbling.  We  have  had 
nothing  to  complain  of  about  our  collections, 
however,  either  in  Ontario  or  any  of  the 
other  provinces  this  spring." 


HARDWARE. 


GREEN  WIRE  CLOTH 

All  Even  Sizes  from  18  to  42  inches. 

The  "Arcade"  Tuscan  Bronze  Spring  Hinge 
Screen  Door  and  Window  Corners 
Screen  Door  Catches  and  Latches 


H.  S.  Howland,  Sons  &  Co. 

WHOLESALE     HARDWARE     MERCHANTS 

orders  solicited.  37  Front  Street  West,  TORONTO. 


A  MEMORANDUM  CLOCK. 
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ET  all  things  have  their  places  ;  let 
each  part  of  your  business  have  its 
time.  Resolve  to  perform  what 
you  ought ;  perform  without  fail,  what  you 
resolve." 

To  enable  the  hard  worked  business  man 
to  more  closely  follow  out  the  above  excel- 
lent maxims  set  forth  by  Benjamin  Franklin, 
something  entirely  new  in  clocks  has  been 
invented  in  England.  It  is  known  as 
"  Davidson's  Automatic  Memorandum 
Clock,"  and  its  object  is  to  keep  lax  memor- 
ies up  to  time.  Above  the  clock  proper  is  a 
dial  or  drum  containing  small  slots  all  round 
its  circumference,  one  slot  for  each  minute 
marked  on  the  dial  face.  As  fast  as  the 
owner  makes  engagements  he  writesamemo. 
on  a  small  tablet  and  drops  this  in  the  proper 
slot  indicating  the  moment  when  the  thing 
is  to  be,  or  ought  to  be  done.  Then  he  dis- 
misses the  matter  from  his  mind,  and  throws 
all  further  responsibility  on  the  clock.  Punctu- 
ally at  the  moment,  the  clock,  which  has 
nothing  else  to  think  of  except  its  duty  as  a 
prompter,  drops  the  warning  tablet  out  into 
a  tray  and  starts  a  bell  to  ring,  which  keeps 
up  its  tintinnabulation  till  the  tablet  is  re- 
moved. If  the  owner  forgets  his  appoint- 
ment after  that,  he  must  be  incorrigible.  As 
a  reminder  of  the  hour  when  medicines 
should  be  taken  during  the  night,  this  inven- 
tion has  an  important  part  to  play  ;  and  it 
is  also,  of  course,  a  reliable  alarm  clock,  as 
by  using  one  of  the  tablets  it  can  be  easily 
set  for  an  hour. 


THE  HYPER-ACME  PULLEY  BLOCK. 

IN  the  foundry,  store  and  warehouse, 
where  heavy  weights  are  constantly  being 
lifted,  the  necessity  of  a  good  set  of 
pulley  blocks  is  constantly  being  felt ;  they 
lessen  labor  and  save  time,  and  in  many 
cases  prevent  accident.  The  accompanying 
cut  represents  the  Hyper-Acme  Pulley  Block 


which  is  being  placed  on  the  maiket  by 
Rice  Lewis  &  Son,  Ltd.  Some  of  the 
perfections  claimed  for  these  blocks  are  that 
they  do  away  with  the  sustaining  friction 
which  is  more  or  less  felt  in  most  ordinary 
blocks,  as  this  friction  is  cut  off  automatic- 
ally as  the  load  rises,  and,  consequently, 
only    the    weight    being    raised    has  to  be 
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reckoned  with,  thereby  greatly  reducing  the 
power  required.  It  will  raise  a  load  with 
more  speed  as  well  as  ease,  and,  in  lowering, 
its  self-sustaining  mechanism  is  regulated  by 
the  load  itself,  so  that  a  heavy  load  is  lowered 
with  the  same  ease  as  a  light  one.  It  is  safe, 
and  is  constructed  with  the  view  of  out- 
lasting the  ordinary  screw  block.  Every 
block  is  tested  by  dead  weight,  and  test  cer- 
tificate given. 


J.  Cameron  was  in  town  to-day.  He  is  with 
The  J.  B.  McLean  Co.,  Toronto,  publishers  of  ' 
most  excellent  trade  publications  in  the  in- 
terest of  hardware  dealers,  grocers,  book- 
sellers, dry  goods  dealers  and  printers. 
Business  men  can  make  no  mistake  in  sup- 
porting any  of  their  journals.— Blenheim 
News. 


A  HINT  TO  SHIPPERS, 

THE  sameness  in  the  names  of  vessels 
is  often  the  cause  of  much  confusion, 
and  frequently  causes  much  anxiety 
when  disaster  overtakes  a  vessel  bearing  the 
same  name  as  the  one  specially  interested 
in. 

A  glance  over  Lloyd's  register  will  show 
that  there  are  numbers  of  vessels  bearing 
the  same  name,  but  it  is  seldom  that  vessels 
similarly  named  are  from  the  same  port  of 
registry  or  of  the  same  rig.  For  instance 
you  will  find  the  brig  Spartan,  of  Quebec, 
and  the  barque  Spartan,  of  Halifax. 

In  making  note  of  the  name  of  the  vessel 
to  which  your  goods  are  consigned,  or  on 
which  a  friend  has  taken  passage,  it  is  well 
to  mark  down  the  port  from  which  the  ship 
is  registered.  It  will  be  found  useful  in  dis- 
tinguishing her  from  other  vessels  of  the 
same  name  that  may  be  reported  lost,  or 
overdue. 

The  Maritime  Register,  speaking  on  the 
subject  in  regard  to  American  vessels,  says  : 
"The  Commissioner  of  Navigation  has 
authority  to  change  the  name  of  any  vessel, 
subject,  of  course,  to  certain  regulations.  If 
Congress  wouldgive  him  authority  to  prevent 
any  new  vessel  desiring  registration  or  en- 
rollment from  bearing  the  name  of  any  other 
vessel  already  on  the  list  it  would  be  a  great 
relief.  If  vessel  owners  would  remember 
that  their  boats  have,  as  a  rule,  a  larger 
sphere  of  action  than  an  individual,  and 
that  therefore  the  vessel's  name  is  a  dis- 
tinguishing mark  in  a  wider  circle,  they 
would  use  more  discrimination  in  naming 
them.  It  cannot  be  such  a  difficult  matter 
to  do  this.  And  while  sentiment  or  patrio- 
tism may  impel  one  to  name  his  own  ship, 
either  the  Only  Son,  Mary  Sophia,  America 
or  the  Ocean's  Pride,  yet  so  many  are 
actuated  by  the  same  motives  to  select  the 
sames  names  that  the  result  is  embarrassing 
to  those  other  people  who  also  are  interested 
in  the  vessel.  Sameness  in  vessel  nomen- 
clature is  undesirable." 


HARDWARE. 


EMERY  WHEELS  IN  SHOPS. 

IN  our  previous  article  we  referred  to  the 
necessity  for  using  grindstones  in  the 
shop  for  many  purposes,  and  to  the  ad- 
vantageous use  which  could  be  made  of  em- 
ery wheels  for  other  purposes.  It  may  be 
thought  that  little  more  can  be  said  as  to 
grinding  apparatus  necessary  for  our  repair- 
ing shop,  but  it  is  more  than  probable,  hav- 
ing due  regard  to  the  innate  conservatism  of 
all  iron  trade  men,  due,  perhaps,  to  their 
continual  association  with  tough  material, 
that  after  all  that  can  be  said  regarding  em- 
ery wheels,  many  will  prefer  to  stick,  not  to 
the  last,  but  to  the  first,  and  have  a  stone. 
Well,  if  so,  this  is  one  of  the  few  cases 
where  art  is  absolutely  superior  to  nature,  or 
the  artificial  is  far  and  away  before  the  natu- 
ral.    Suppose  we  sum  up  the  differences. 

The  disadvantages,  etc.,  of  the  natural 
grindstone,  as  stated  by  a  good  and  reliable 
maker,  who  is  well  within  the  mark,  are  as 
follows  :  Its  non-homogeneousness,  which 
causes  it  to  be  constantly  wearing  out  of 
true  and  consequent  waste  of  time  in  dress- 
ing ;  its  slow  cutting,  in  consequence  of  the 
pores  constantly  choking  up;  its  slow  run- 
ning, because  it  will  not  stand  great  speed; 
its  danger ;  its  unevenness  in  quality  and  the 
difficulty  of  obtaining  two  stones  alike;  its 
expense  in  constant  renewals,  owing  to  its 
short  life. 

The  advantages  of  the  emery  wheel  are 
stated  to  be  that  it  is  homogeneous,  seldom 
wearing  out  of  true.  It  is  quicker  cutting, 
consequent  upon  its  greater  speed.  It  can 
be  modified  to  suit  requirements,  either 
made  with  larger  or  smaller  grit,  softer  or 
harder,  as  wanted.  It  is  regular  in  quality, 
one  wheel  being  like  another  of  the  same 
class.  It  is  healthy,  not  creating  the  same 
amount  of  grit  and  dust  as  the  grindstone. 
It  can  run  wet  or  dry  as  required.  It  is 
safe.  It  is  more  durable,  and  requires  less 
labor  expended  on  it  to  keep  it  true  or  to 
make  it  grind.  It  does  the  work  faster.  It 
is  more  economical,  consequent  upon  its 
longer  lasting  power  and  greater  speed. 

Without  endors:ng  in  every  detail  all  that 
is  claimed  for  the  one  and  debited  to  the 
other,  it  may  be  said  there  is  a  good  deal  of 
truth  in  this  pro  and  con  statement  In 
many  repairing  shops  the  use  of  both  grind- 
stone and  emery  wheel  may  be  desirable 
for  the  different  classes  of  work  that  have  to 
be  done,  and  for  the  ironmonger  who  is 
doing  fair  business  in  his  repairing  shop  it 
would  be  an  excellent  point  of  a  means  of 
good  and  ready  advertisement  to  have  a 
natural  grindstone  and  an  artificial  grind- 
stone both  in  the  shop,  so  that,  if  desirable, 
he  could  take  a  customer  into  the  repairing 
shop,  show  him  each  article  at  work,  and 
give  him  the  opportunity  of  testing  for  him- 
self their  respective  merits.  The  mere  offer 
to  take  a  customer  into  the  repairing  shop 
to  let  him  see  the  different  classes  of  grind- 
stones at  work  would  create  a  special  inter- 


est and  help  to  effect  sales.  He  would  cer- 
tainly buy  either  a  grindstone  or  an  emery 
wheel,  whichever  he  considered  the  best. 
The  natural  grindstone  has  one  marked  ad- 
vantage— its  original  cost  is  less.  The  arti- 
ficial stone  is  certainly  a  little  dearer  in  first 
cost,  but  this  will  often  be  more  than  gained 
in  the  first  month  or  two  of  use. 

Whatever  is  decided  on  for  use  in  grind- 
ing, the  stones  or  emery  wheels  must  be 
quite  true  to  do  any  real  service.  This  at 
one  time  slow  and  troublesome  operation 
has  been  of  late  years  so  much  simplified 
by  the  invention  of  improved  dressing  tools 
that  there  is  absolutely  no  excuse  for  untrue, 
and,  therefore,  inefficient  wheels  or  stones 
in  even  the  smallest  shop.  A  thoroughly 
good  tool  for  dressing  emery  wheels  can  be 
bought  for  about  ten  shillings,  and  will  last 
for  years.  Over  every  grinding  machine 
of  any  description  should  be  hung  this 
notice  : 
"  Keep  the  wheels  true  ;   keep  the  machine 

clean ; " 
And  those  who  run  the  shop  to  make  a 
profit  will  find  it  well  worth  their  while  to 
see  that  these  rules  are  implicitly  worked  to. 
Dressing  and  cleaning  tools  for  emery 
wheels,  such  as  we  illustrate,  is  necessary  in 
every  repairing  shop  where  these  wheels  are 
in  use.  Such  a  tool  placed  upon  the  counter 
in  the  ironmonger's  shop  will  help  in  the 
ordinary  business  of  selling  tools. —  Iron- 
mongery. 


TO  MANUFACTURE  BINDER  TWINE 

WE  noted  a  couple  of  weeks  ago  that 
the  Northwestern  Cordage  Co.,  of 
St.  Paul,  Minnesota,  were  making 
inquiries  as  to  inducements  which  might  be 
offered  them  to  start  a  binder  twine  factory 
in  Winnipeg.  They  talk  of  a  factory  to  em- 
ploy seventy-five  hands,  which  would  turn 
out  12,000  pounds^  of  binder  twine  per  day 
and  enough  sisal  rope  and  manilla  to  sup- 
ply the  demand.  The  city  council  is  now 
looking  up  information  as  to  the  probable 
success  of  such  a  factory  in  Winnipeg. 
Binder  twine  is  a  commodity  which  is  used 
very  largely  in  this  country,  and  so  far  as 
the  demand  is  concerned  that  part  of  the 
business  would  be  all  rirht.  The  only  ques- 
tion is  as  to  the  cost  of  manufacturing  here. 
That  is  a  matter  which  only  an  expert  in 
the  particular  branch  of  industry  under  dis- 
cussion could  be  expected  to  know  much 
about.  Even  an  expert  might  be  deceived, 
for  it  usually  requires  practical  experience 
to  determine  the  cost  of  manufacture  suffi- 
ciently close  to  be  of  real  value.  To  be  suc- 
cessful, the  cost  of  manufacturing  here 
would  require  to  be  not  materially  greater 
than  the  cost  of  making  the  goods  elsewhere. 
All  the  materials  would  have  to  be  imported, 
so  that  there  would  be  no  advantage  in 
freights  for  the  proposed  local  factory,  as 
the  cost  of  freight  on  the  raw  material 
would  equal  at  least  the  cost   of  freight  on 


the  manufactured  goods.  If  the  twine  could 
be  manufactured  successfully  from  some 
product  which  could  be  produced  here,  thus 
saving  freight  on  the  raw  material,  there 
would  be  a  great  advantage  in  manufactur- 
ing here.  No  suitable  material,  however,  is 
obtainable  here.  Hemp  has  not  proved  a 
success  for  the  manufacture  of  binder  twine. 
This  is  the  third  time  that  a  binder  twine 
factory  has  been  proposed  for  Winnipeg, 
and  we  hope  that  it  can  be  shown  that  the 
undertaking  is  likely  to  prove  profitable 
here.  We  do  not,  however,  recommend  a 
bonus  from  the  city  for  this  or  any  other 
proposed  industry.— Commercial. 


A  LESSON   IN  FINANCE. 

One  of  Spokane's  bank  presidents  has  a 
habit  of  taking  an  airing  each  evening  on 
the  front  end  of  a  street  car,  absorbing  ozone 
aDd  throwing  off  the  cares  of  business,  while 
chatting  with  the  motorman.  The  other 
night  he  met  a  genius,  and  his  match.  The 
story  was  too  good  to  keep,  and  finally 
reached  the  Spokane  Tribune,  which  pub- 
lishes it  as  follows  : 

After  the  usual  exchange  of  courtesies  the 
motorman  said  : 

"  Mr.  Blank,  you  consider  yourself  a  finan- 
cier, I  suppose  ? " 

"Yes,"  replied  the  banker,  "  I  guess  I  am, 
or  I  could  not  hold  my  job." 

"  Well,  you  don't  know  anything  about 
financiering,"  the  motorman  made  bold  to 
state.  "  But  my  '  boss '  (referring  to  the 
president  of  the  street  car  company)  is  a 
first-class  financier,  he  is.  Why,  do  you 
know  that  every  Sunday  he  advertises  for  a 
servant,  and  Monday  twenty  or  thirly  girls 
ride  out  to  his  house,  near  the  end  of  the 
line,  to  get  the  place,  but  find  madam  can't 
see  them  ;  so  they  ride  back,  and  repeat  the 
journey  several  times  before  they  are  finally 
told  that  the  old  girl  has  decided  to  stay  a 
while.  Now,  that's  financiering.  Fifty  cents 
paid  out  for  advertisements  and  $8  or  $9 
taken  in  fDr  car  fares  to  swell  the  annual 
dividends  of  the  boss'  company." 


The  Lethbndge  Board  of  Trade  has  sent 
a  protest  to  Ottawa  against  the  proposed  re- 
moval of  the  headquarters  of  the  judicial 
district  of  Southern  Alberta  from  McLeod 
to  Calgary. 


THE   CONSOLIDATED 

PLATE  GLASS 

COMPANY  OF  CANADA  (Limited) 


HEAD  OFFICE: 

73  and  75  Wellington  Street  West,  TORONTO 
BRANCHES: 

MONTREAL,  LONDON.  OTTAWA. 

338  St.  Paul  St. 
Frank  J.  Phillips,  Toronto,   President. 

Wm.  R.  Hobbs,  London,         j  Vice-Presidents 
Alex.  Ramsay,  Montreal,       / 
Correspondence  Solicited.  Estimates  Qiven 

Special  Discount  to  the  Trade. 
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Brandram  Bros.  &  Co. 

ROTHERHITHE,  LONDON,  ENG. 


<$ 


B.  B. 

GENUINE 


The 

Celebrated 

Brand 


B.  B. 

NO.  ONE 


WHITE  LEAD       B.  B.      WHITE  LEAD 

White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


For  samples  and  information  apply  to 


HENDERSON  &  POTTS 


Nova  Scotia  Paint  Works, 


Halifax,  N.S. 


Star  Cycle  Works 

Wolverhampton,  England. 


CYCLE    RACK    PATENTS   APPLIED   FOR. 

FOR  the  season  of  1894  these  celebrated  Cycles  will,  for  the  first  time,  be  obtain- 
able in  Canada.  Hitherto  the  entire  output  of  our  extensive  works  has  been 
taken  by  the  English  home  trade.  Large  additions  to  the  works  and  plant 
have  greatly  increased  our  facilities,  and  we  are  now  ready  to  supply  the  Canadian 
demand.  Due  consideration  has  been  given  to  the  importance  of  minimum  weight, 
but  we  are  not  prepared  to  risk  our  reputation  for  RELIABILITY  by  committing 
ourselves  to  an  extreme  course. 

We  have  adopted  a  larger  diameter  and  lighter  gauge  of  tubing  in  the  construction 
of  our  Frames  and  Handle  Bars,  improved  and  detachable  Brake-work,  further 
improvements  in  Ball  Head  and  Handle  Bar  adjustments,  Dust-Proof  Crank  Bracket 
and  Hubs,  a  narrow  Tread  in  conjunction  with  improved  Pedal  Attachment  and 
dished  Chain  Wheel,  special  patterns  in  Tubular  Seat  Pillar,  Foot  Rest,  Step,  Brake 
and  Steering  Lock;  all  chains  will  have  Hardened  Links  and  be  of  a  higher  class 
than  heretofore  ;  a  neater  and  more  effective  Chain  Adjustment  ;  Chain  Wheels 
specially  milled  to  secure  free  running  ;  Nuts  reduced  to  a  minimum  of  sizes,  with 
Box-Spanner  to  fit  same,  parts  interchangeable,  high  standard  of  finish  throughout. 


A.   A. 

51    Bay  Street. 


ALLAN   &  CO. 

Canadian  Agents,  TORONTO. 


FOR  Parks,  Tennis  Courts,  College 
Lawns  or  large  Private  Grounds 
this  mower  is  acknowledged  the 
best.  Sold  complete  with  shafts  and 
seat.    25,  30,  35,  40  inch  cut. 


A.  R.  Woodyatt  &  Co. 


GUELPH,  CANADA. 


-    -    WE  HAVE  IN  STOCK 

Lucas' .  • 
. .  Genuine 


French  Imperial  Green 


The    Only    Permanent    Blind    or   Shutter    Green 

SANDERSON  PEARCV  *  (0.,  do  to  os  Hi  Sf.,  TORONTO. 
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TARIFF  CHANGES. 

OUR  legislators  at  Ottawa  are  still  at 
work  upon  the  tariff,  and  the  duties 
relating  to  iron  and  hardware  have 
appropriated  most  of  the  attention. 

Many  of  the  changes  made  are  important, 
and  as  a  rule  they  are  in  the  direction  of 
higher  duties  and  back  to  where  they  were 
under  the  old  tariff.  They  are  more  radical 
than  expected,  and  the  trade  is  being  put  to 
a  good  deal  of  inconvenience  thereby,  a 
further  revision  of  price  lists  being  necessary. 
In  some  instance  the  meaning  of  the  changes 
is  so  ambiguous  that  they  are  at  sea,  and 
know  not  what  to  do. 

It  is  expected  that  the  House  will  get 
through  with  tbe  tariff  this  week. 

A  discussion  arose  in  the  House  on  Friday 
in  regard  to  iron  and  steel  beams.  It  was 
started  by  Sir  Richard  Cartwright,  who 
asked  whether  the  Government  would  per- 
mit iron  or  steel  beams  for  agricultural  im- 
plements to  come  in  free  in  view  of  the  fact 
that  they  were  free  for  iron,  steel,  or  compo- 
site vessels.  Mr.  Foster  replied  in  the  neg- 
ative ;  and  then  Mr.  Sutherland  ventured 
the  opinion  that  iron  or  steel  sheets  and 
angles  for  windmills  should  also  be  free. 
This  concession  was  sought  by  a  large  class. 
On  this  point  the  Minister  of  Finance  want- 
ed representations  furnished.  Mr.  Paterson, 
of  Brant,  took  up  the  thread  of  the  discus- 
sion by  asking  how  manufacturers  were 
protected  when  the  raw  material  for  agri- 
cultural implements  was  taxed  more  than 
the  finished  product.  Mr.  Foster  denied 
this.  An  agricultural  implement,  say  a  bind- 
er, worth  $100  could  not  enter  Canada  UDder 
$120,  while  the  price  of  the  same  article 
manufactured  in  Canada  from  imported 
parts  would  not  be  more  than  $106  or  $108. 
Regarding  free  iron  and  steel  for  wooden 
vessels,  he  promised  to  consider  the  matter. 

The  changes  made  since  our  last  issue 
went  to  press  are  as  follows  : 

Picks,  mattocks,  grubhoes,  adzes,  hatchets 
and  poles  and  edge  tools,  n.e.s.,  of  all  de- 
scriptions, were  put  at  a  uniform  rate  of  35 
per  cent,  ad  valorem. 

In  reply  to  Sir  Richard  Cartwright,  Mr. 
Foster  said  under  the  old  duty  of  $2  a  dozen 
and  10  per  cent,  only  a  small  portion  of  the 
axes  used  in  Canada  were  imported  and  they 
were  of  high  price,  ranging  from  $8  to  $10, 
so  that  made  the  percentage  of  duty  low. 
The  axes  commonly  used  in  Canada  were 
worth  from  $4.50  to  $6.50  a  dozen,  and  the 
old  and  new  duties  on  these  were  shown  by 
the  following  table  : 

Axes  worth  Old  duty.      New  duty. 

$4  a  dozen $2  40  $1  20 

6  a  dozen 2  60  2  10 

7  a  dozen 2  70  2  45 

8  a  dozen 2  80  2  80 

Shovels  and   spades,    shovel   and    spade 

blanks,  and   iron  or  steel   cut  to  shape  for 
same,  50c.  per  dozen  and   25  per  cent,  ad 
valorem. 
The    iron    and    steel    wire    duties    were 


changed  to  read  :  "  Galvanized  iron  wire, 
No.  12  gauge,  when  imported  by  makers  of 
barbed  wire,  15  per  cent,  ad  valorem."  In 
other  words,  this  kind  of  wire  was  taken  out 
of  the  25  per  cent,  class. 

Iron,  structural  and  special  sections, 
weighing  less  than  35  pounds  per  lineal 
yard,  were  taken  out  of  the  35  per  cent,  list 
and  placed  in  the  12^  per  cent,  list,  thus 
giving  the  preference  to  Canadian  builders. 

Celluloid  lamp  shades  blanks  were 
changed  from  20  to  10  per  cent. 

The  duty  on  stereotype  plates,  electro- 
types and  celluloids  of  newspaper  columns 
and  bases  for  the  same,  composed  wholly  or 
partly  of  metal  or  celluloid,  was  reduced 
from  ^  of  a  cent  per  square  inch  to  }i  of  a 
cent  per  square  inch. 

Jewel  cases,  when  not  more  than  $2  in 
value,  will  be  taxed  5c.  each  and  35  per 
cent. 

Cane,  reed,  rattan,  split,  or  otherwise 
manufactured,  was  lifted  from  12}4  per  cent. 
to  17)4.  per  cent.  This  still  leaves  a  reduc- 
tion of  7%  per  cent,  from  the  old  duties. 

Veneers  of  wood,  n.e.s.,  made  from  woods 
native  to  Canada,  were  fixed  at  5  per  cent., 
and  veneers  of  wood  notover  1-16  of  an  inch 
thick,  made  from  woods  native  tc  Canada, 
were  placed  at  10  per  cent. 

Window  shades  in  the  piece  or  cut  and 
hemmed,  35  per  cent.,  but  not  less  than  3c. 
per  square  yard. 

Shingles,  20  per  cent. 

Blasting  and  mining  powder,  2c.  per 
pound. 

Cannon,  musket,  rifle,  gun  and  sporting 
powder  and  canister  powder,  3c.  per  pound. 

Nitroglycerine,  giant  powder  and  other 
explosives,  4c.  per  pound. 

Other  changes  of  interest  to  the  trade  that 
have  so  far  been  made  in  the  House  are  : 

Coal  Oil — Old  tariff,  7  1-5C.  per  gallon  ;  as 
proposed,  7  1-5C.  per  gallon  ;  as  adopted,  6c. 
per  gallon. 

Crude  petroleum — Old  tariff,  7  1-5C.  per 
gallon  ;  as  proposed,  3  3-5C.  per  gallon  ;  as 
adopted,  3c  per  gallon. 

Earthenware  and  stoneware,  viz ,  demi- 
johns or  jugs,  churns  or  crocks — Old  tariff, 
3c.  per  gallon  of  capacity  ;  as  proposed,  2c. 
per  gallon  :  as  adopted,  3c.  per  gallon. 

Plaster  of  Paris,  calcined  or  manufactured 
— Old  tariff,  45c.  per  barrel  of  300  lbs.;  as 
proposed,  20  percent.;  as  adopted,  40c.  per 
barrel  of  300  lbs. 

Slates,  roofing  slate  when  split  or  dressed 
only— Old  tariff,  80c.  to  $1  per  square  ;  as 
proposed,  20  per  cent. ;  as  adopted,  30  per 
cent. 

Ferro-manganese — Old  tariff,  $2  per  ton; 
as  proposed,  10  per  cent.;  as  adopted,  5  per 
cent. 

Iron  or  steel  bars,  rods,  strips  or  steel 
sheets  of  whatever  shape,  and  iron  or  steel 
bars  of  irregular  shape  or  section,  cold 
rolled,  cold  hammered,  or  polished,  in  addi- 
tion to  other  duties — Old  tariff,    5  per  cent.; 


as  proposed,  }i  of  a  cent,  per  pound;,  as 
adopted,  5  per  cent. 

Iron  bridges  and  structural  iron  work — 
Old  tariff,  i^c.  per  pound,  but  not  less  than 
35  percent.;  as  proposed,  30  percent.;  as 
adopted,  ic.  per  pound,  but  not  less  than  30 
per  cent. 

Railway  fish  plates  and  tie  plates — Old 
tariff,  $12  per  ton;  as  proposed,  30  percent.; 
as  adopted,  $10  per  ton. 

Wire  nails — Old  tariff,  1  j£c.  per  pound;  as 
proposed,  %  of  a  cent  per  pound;  as  adopt- 
ed, ic.  per  pound- 
Cut  tacks,  not  exceeding  16  ounces  to  the 
thousand — Old  tariff,  2c.  per  thousand;  as 
proposed,  ic.  per  thousand;  as  adopted, 
\%c.  per  thousand. 

Brass  and  copper  nails,  rivets,  and  burrs, 
and  manufactures  of  brass  and  copper,  n.e.s. 
— Old  tariff,  35  per  cent.;  as  proposed,  25  per 
cent.;  as  adopted,  30  per  cent. 

Lead  pipe  and  lead  shot — Old  tariff,  40 
per  cent.;  as  proposed,  30  per  cent.;  as 
adopted,  4-10  of  a  cent  per  pound  and  25  per 
cent. 

Enamelled  iron  or  steel  ware,  including 
granite  or  agate  ware— Old  tariff,  35  per 
cent.;  as  proposed,  30  per  cent.;  as  adopted, 
35  per  cent. 

Copper  wire — Old  tariff,  15  per  cent.;  as 
proposed,  10  per  cent;  as  adopted,  15  per 
cent. 

Emery  wheels — Old  tariff,  25  per  cent.;  as 
proposed,  free;  as  adopted,  25  percent. 

Axles,  springs,  and  parts  thereof — Old 
tariff,  $30  per  ton,  but  not  less  than  35  per 
cent.;  as  proposed,  35  per  cent.;  as  adopted, 
ic.  per  pound  and  20  per  cent. 

Cordage,  n.e.s.  —  Old  tariff,  i}(c.  per 
pound,  and  10  per  cent.;  as  proposed,  30  per 
cent.;  as  adopted,  \%c.  per  pound,  and  10 
per  cent. 

Democrat  wagons — Old  tariff, 35  per  cent.; 
as  proposed,  25  percent.;  as  adopted,  35 
per  cent. 

At  the  annual  meeting  of  the  Levis  Board 
of  Trade  the  following  officers  were 
elected  :  President,  E.  Dupuis  ;  vice- 
president,'  D  Laine ;  secretary,  A.  Le- 
mieux  ;  committee,  J.  B.  Michaud,  George 
Lambert,  E.  Dussault,  A.  Lambert,  P. 
Robitaille,  C.  Darveau,  Dr.  Lacerte,  E. 
Belleau,  L.  O.  Audet,  Dumontier,  T.  Arsen- 
ault,  J.  E.  Mercier. 


The  Ontario  Tuck  Co, 

Manufacturers  of 

Wire  Nails 

TACKS,  SHOE  NAILS,  ETC. 


Hamilton. 


Ontario. 
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NEW  VENTILATING  SYSTEM. 

An  improved  system  of  ventilation  has 
been  introduced  in  the  great  hall  of  the  new 
Sorbonne,  in  Paris,  the  principle  resorted  10 
being  that  of  maintaining  the  walls  at  a 
higher  temperature  than  that  of  the  air 
which  they  enclose.  As  described  in  a 
French  paper,  a  mixing  chamber  is  located 
beneath  the  auditorium,  and  hot  and  cold 
air  are  mixed  to  the  temperature  desired. 
The  air  is  forced  into  the  auditorium  through 
a  great  number  of  small  holes  in  the  floor 
and  in  front  of  the  seats,  the  openings  being 
covered  by  a  wire  netting.  Before  the  en- 
trance of  an  audience,  the  walls  are  thor- 
oughly warmed  by  forcing  air  heated  to  two 
hundred  degrees  into  a  conduit,  which  de- 
livers the  air  into  a  space  behind  the  mould- 
ing and  close  to  the  floor.  The  wall  is  thus 
heated  to  a  temperature  of  one  hundred  de- 
grees— a  temperature  which  by  radiation 
will  keep  the  audience  comfortable,  at  the 
same  time  ventilating  the  hall  with  air  at 
sixty  degrees,  derived  from  the  mixing  cham- 
ber. All  downward  cold  drafts  are  thus 
prevented,  the  currents  of  air  being  upward, 
owing  to  the  heated  surface. 


A  HANDY  GRASS  CATCHER. 

A  grass  catcher  of  moderate  price,  and  at 
the  same  time  efficient,  ought  to  sell  well 
with  retailers.  The  accompanying  cut  shows 
a  catcher  that  is  being  stocked  by  M.  &  L. 


Samuel,  Benjamin  &  Co.,  which  is  of  the 
desired  character.  It  is  easily  adjusted  to 
or  detached  from  the  mower,  is  reasonable 
in  price  and  answers  its  purpose  admirably. 


A  MARKET  FOR  PULP. 

Some  time  ago  Harrison  Watson,  Cana- 
dian curatcr  at  the  Imperial  institute,  wrote 
to  S.  C.  Stevenson  for  information  about 
pulp  and  the  possibilities  of  taking  it  over  to 
London.  The  information  was  forwarded, 
and  Mr.  Stevenson  yesterday  received  a 
letter  in  which  Mr.  Watson  thinks  that  Can- 
ada should  be  able  to  compete  with  Sweden 
in  that  line,  and  suggests  that  samples  be 
sent  over  to  the  Imperial  institute  with  parti- 
culars as  to  the  approximate  value  in  it. 
Mr.  Watson  also  desires  photographs  of  the 
city  and  province  generally. — Montreal  Ga- 
zette. 


zestze-w 


Steel  Creamer  Tap 

ALL  PARTS  RETINNED 


Superior  to  Lead  taps 
and  much  cheaper. 


THOS.  DAVIDSON  &  CO. 

MONTREAL 


BRUSHES 


Painters' 
Household 
Toilet 
Stable,  etc. 


No  article  handled  by  the  Hardware  trade  requires  more 
judgment  in  buying  than  Brushes.  The  easiest  way  is  to 
go  to  the  reliable  manufacturer  and  get  value  for  your  money 
and  goods  that  will  suit  your  customers.  We  will  do  our 
best  to  serve  you  well  and  honestly. 

CHAS.  BOECKH  &  SONS,  manufacturers  TORONTO 


Books  for  Retailers 


Published  for  the  good  of  the  trade. 


Ideas  for  Hardware  Merchants 

As  its  name  implies  it  is  full  of  ideas 
for  the  retail  hardware  merchant. 

PRICE,  50  CENTS  (Half  Price). 

Buying",  Handling-  and  Selling  of  Tea 

Being   the    experience   of    the    most 
prominent  and  successful  merchants. 

PRICE,    25    CENTS. 

Pitfalls  of  the  Dry  Goods  Trade 

This  is  another  batch  of  Prize  Essays 
full  of  valuable  information. 

PRICE,  10  CENTS. 

Sent,  postpaid,  on  receipt  of  price. 


HARDWARE  MERCHANT 

TORONTO. 


LIQUID 
GLUE 


IS    THE    BEST 


THE  ART  METROPOLE,  Agents. 

131  Yonge  Street,  TORONTO. 

OUR  SALES  OF 


"BURHAM 


"   Portland 
Cement 

.For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  others 
Try  it  and  be  convinced 


Sole  Consignees  for  Canada, 


IWRAE  &  CO.,  OTTAWA 
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MONTREAL   MARKETS. 

Montreal,  May  18,  1894. 

HARDWARE. 

BUSINESS  in  general  hardware  has 
been  fairly  active,  but  the  trade  com- 
plain that  there  could  be  a  much 
greater  volume  of  business  but  for  the 
"fiddling"  which  the  tariff  is  undergoing. 
Wholesalers  are  the  people  who  are  incon- 
venienced the  most,  as  the  changes  that 
have  been  made  upset  all  their  calculations. 
Wire  has  been  moderately  active,  but  busi- 
ness is  not  quite  as  active  as  it  was.  Rope 
has  been  moving  in  a  small  way,  and  the 
same  is  to  note  of  tacks,  chain,  etc.  Both 
cut  and  wire  nails  have  been  fairly  active, 
and  so  has  wirecloth  and  window  screens. 
Horse  nails  have  ruled  on  the  quiet  side. 
Payments  are  fairly  good  on  the  whole. 

Wire— The  movement  in  wire  has  not 
shown  any  special  change,  and  business  is  if 
anything  rather  quieter  than  it  was  a  week 
ago.  Barb  and  annealed  wire  have  been  in 
the  most  request,  and  there  has  been  some 
call  for  brass  and  copper  wire  in  a  small 
way 

Rope — There  is  no  change  to  note  in  this 
line,  and  business  has  been  of  moderate 
volume.  Supplies  in  hand  are  not  heavy, 
and  the  tone  of  values  is  steady.  Prices 
may  still  be  quoted  as  :  Sisal,  6^c.  for  7-16 
and  upwards,  and  14c.  for  deep  sea  line. 
Pure  manilla,  9c.  for7-i6  and  upwards,  9}4c 
for  smaller. 

Cutlery — There  is  a  fair  sorting  trade  in 
cutlery,  with  nothing  very  new  to  record. 

Cut  Nails  —Demand  for  these  is  not  very 
brisk,  and  the  tone  is  easy.  Further  sales  of 
car  lots  have  been  made  at  $i.8o,  and  it  is 
just  possible  that  even  this  has  been  shaded 
in  some  cases. 


Wire  Nails — There  has  been  a^free 
movement  of  wire  nails,  and  the  10-keg  de- 
livery price  seems  to  have  met  the  appro- 
val of  the  retail  men.  Discounts  are  the 
same. 

Horse  Nails — Business  in  these  is  quiet, 
and  only  a  hand-to-mouth  movement  is  to 
note.     The  basis  remains  as  it  was. 

Horseshoes— Nothing  special  to  note, 
and  prices  are  as  before  on  the  $3.80  basis. 

Green  Wire  Cloth— This  line  has  met 
with  a  good  demand  during  the  week,  and 
the  tone  of  the  market  is  firm,  while  many 
large  lots  have  been  moved  during  the  week. 
In  fact  wire  cloth  is  getting  very  scarce,  and 
a  repetition  of  last  season's  position  here  is 
considered  probable.  All  American  quota- 
tions have  been  withdrawn. 

Wire  Screens,  Etc.— Remarks  regard- 
ing wire  cloth  apply  equally  to  these  goods. 

Chain — Trade  is  quiet  on  the  whole,  a 
moderate  enquiry  for  log  and  trace  chains 
being  the  main  features. 

Ware— Both  Peerless  and  white  ware  are 
moving  well,  and  jobbers  say  they  are  per- 
fectly satisfied  with  the  demand  for  these 
goods. 

Tacks — Business  continues  very  quiet, 
and  there  are  no  features  calling  for  atten- 
tion. 

Sporting  Goods — Demand  in  this  line 
still  centres  on  a  moderate  sorting-up  de- 
mand for  guns  and  ammunition. 

Tools — Harvesting  and  gardening  tools 
still  meet  a  fair  enquiry.  The  call  for  lawn 
mowers  is  one  of  the  leading  features  in  this 
respect. 

Plumbing  Supplies— Business  remains 
dull  and  uninteresting  in  the  main. 

Building  Supplies— No  special  activity 
is  to  note  in  this  line,  and  only  a  moderate 
volume  of  business  is  passing. 


Hinges — Have  a  fair  enquiry  at  former 
rates. 

Naval  Stores — Demand  for  naval  stores 
has  not  been  quite  as  brisk  as  it  was  last 
week.  The  feature  is  the  great  scarcity  of 
turpentine,  the  market  here  being  almost 
bare  of  stock.  Some  lots  are  on  the  way, 
but  the  quantity  is  not  large.  Prices  are 
firm  at  the  advance  noted  last  week.  We 
quote  :  Turpentine,  46  to  48c. ;  resins,  $2.50 
to  $5.00,  as  to  brand;  coal  tar,  $3  25  to  $375; 
cotton  waste,  5  to  7c.  for  colored,  and  7  to 
10c.  for  white  ;  oakum,  1)4  to  7>£c. ;  and 
cotton  oakum,  10  to  12c. 

METALS, 

There  is  very  little  news  to  report  either  in 
heavy  iron  or  metal.  Importers  are  receiv- 
ing first  importations  this  month  and  in  the 
meantime  are  doing  nothing,  and  in  all 
other  ways  also  the  market  is  quiet. 

Pig  Iron — Very  little  to  note.  A  few 
small  lots  of  Nova  Scotia  pig  are  going  out 
at  $16.75,  but  in  Scotch  iron  there  is  little  or 
no  business  to  note.  We  quote  :  Summer- 
lee  and  equal  brands  of  Scotch  pig,  $19  to 
$19.50  ;  Carnbroe,  $18,  and  Ferrona  and 
Siemen's,  $16.50  to  $17. 

Bar  Iron — Business  rules  qu;et  in  bar 
iron  and  there  is  no  change  to  note  in  values 
which  range  from  $1.75  to  $1.85  according 
to  quality. 

Sheet  Iron— Business  dull  and  prices 
unchanged  at  $2.34  to  $2.40. 

Hoops  and  Bands— A  few  small  lots  are 
moving  at  $2.30. 

Steel — There  is  only  a  moderate  jobbing 
business  passing  in  this  line.  We  quote  : 
Best  cast  steel,  g'A  to  12c.  ;  spring,  $2.50  ; 
tire,  $2.50  to  $2.75;  sleigh  shoe,  $2.40;  round 
machinery  steel,  $3. 

Galvanized  Sheets— A  fair  demand  is 
to  note  for  these  in  a  jobbing  way,  but  other- 


GASOLINE  STOVES 

New  Process  and  Single  Generator  styles,  with  all  up-to-date 
improvements.    These  Stoves  are  simply  perfect. 

SEND   FOR   CIRCULAR  AND    PRICES. 


THE  McCLARY    MFG.  CO. 


London. 


Toronto. 


Montreal. 


Winnipeg. 


Vancouver. 
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(^larkson 

£>  £)ross 

ACCOUNTANTS    .     .     . 


Established  1864, 


26  Wellington  St-  East,  TORONTO 


Gas,  Electric, 
Combination 


A  select  stock  of 

Gas  and 
Electric 

CLOBES 


JAS,  BARWELL,  ILB£  Toronto 

Drawings  and  prices  on  application. 
The  trade  supplied. 


SS.  SMOKELESS  POWDER 

affected  by  the  heat  or  cold.     It  is  made  by  the  Smokeless  Powd< 

Dashwood  House,  New  Broad  Street,  London,  E.  C.     Works,  "  Barwick  Herts."     It 

is  used  by  sportsmen  all  over  the  Dominion.     One  firm  in  New  York  have  purchased 

SKSSfKS  JAMES  DARLING  &  CO. 


Is  the  best;   it  does 
notcontainanynitro 
glycerine,  and  is  not 
It  is  made  by  the  Smokeless  Powder  Company,  Limited, 


kept  at  Montreal. 


Send  for  Price  List. 


429  Board  of  Trade  Building: 

MONTREAL,  Agents. 


.  fa" 


NO  MORE 


WATERY 


POTATOES 


THE  VINES 


NO  MIXING  REQUIRED. 

worth  its  cost  as  a  fertilizer. 
The  only  safe  way  to  use  a  Strong  Poison 

TOR  SALE    BY 


Alabastine  Company,  Paris, 


Sole 
Manufacturers. 


HILL  &  FORBES,  327  ST.  JAMES  ST.,  MONTREAL:   Agents  for  the  Province  of  Quebec. 
A.  M.  BELL,  HALIFAX:     Agent  for  New  Brunswick  and  Nova  Scotia. 


EL,  BEHJA 


4  CO. 


26,   28,   30   Front  St.   West,  TORONTO 

T^Tvir-T   T^HT    W^TT^T^-     SAMUEL,  SONS  &  BENJAMIN 

J_VrslCjri^l^ri.     nUU^J^.      r64  Fenchurch  St.,  London,  E.  C. 


Sole  Agents  for  the  Dominion  for 

Double  Truss 
Cornice  Brake 


Write  (or  Circulars  and  Quotations. 


14 


HARDWARE. 


MONTREAL  MARKETS- Continued 

wise  the  market  is  quiet.  We  quote  : 
4>£  to  Sc.  for  ordinary  brands  ;  More- 
wood,  6  to  6%c. ;  tinned  sheets,  coke,  No. 
24,  6  to  6#c;  No.  26,  6%  to  6^c,  and  the 
usual  extra  for  larger  sizes. 

Tin  Plate— Some  small  orders  for  im- 
portation have  been  placed,  but  as  importers 
are  receiving  first  lots  this  month,  wants  are 
not  pressing* and  business  is  quiet.  Jobbing 
demand  is  small,  but  stocks  are  generally 
admitted  to  be  small.  Orders  for  future 
delivery  have  been  on  the  basis  of  $2.70  for 
cokes  and  $3  for  charcoal.  Spot  quotations 
are  $3  to  $3.10  for  cokes  and  $3. 50  to  $3.60 
for  charcoal,  which  is  a  decline. 

Canada  Plates — The  low  prices  on  Can- 
ada plates  here  led  to  some  demand,  as  it  is 
felt  that  they  cannot  possibly  go  much  lower. 
We  quote  $2.40  to  $2.45. 

Copper — This  line  is  quiet  and  unchanged 
at  9^  to  10c. 

Tin — Meets  a  moderate  demand  for  small 
lots  at  i8>£  to  19c. 

Spelter  —  Continues  steady  and  un- 
changed at  $4.50  to  $475. 

Antimony  —  Inactive  and  nominal  at 
io>£  to  12c. 

Lead — But  slight  activity  to  note  at  $2.75 
to  $3. 

Sheet  Zinc — Quotations  are  unchanged 
and  business  dull  at  $5  to  $5  25. 

Cement — The  cement  market  continues 
much  the  same.  The  tone  is  steady,  and 
some  fair  lots  have  been  put  through  this 
week.  Prices  are  unchanged  as  follows  : 
$2  to  $2.10  for  English  brands,  and  $1.85  to 
$1.95  for  Belgian,  and  to  arrive — English 
brands  $2,  and  Belgian  $1.80  to  $1.90.  A 
fairly  active  business  is  reported  in  firebricks, 
there  being  a  good  demand  for  small  lots  at 
prices  ranging  from  $18.50  to  $22.50  per 
i,ooo,  as  to  brand. 

PAINTS  AND  OILS. 
There  has  been  little  or  no  improvement 
in  paints  and  oils  during  the  week.  Linseed 
oil  continues  the  chief  feature,  the  demand 
for  it  being  rather  better  at  the  recent  de- 
cline, but  prices  are  still  easy  in  tone,  and 
this  has  its  effect  on  buyers.  In  seal  oil 
round  lots  have  changed  hands  at  35c.  to 
arrive,  but  spot  values  are  not  changed  as 
yet.  We  quote  :  Choice  brands  white  lead 
Government  standard,  $4.75;  No.  I,  $4.50; 
No.  2,  $4-25  ;  No-  3.  $4;  No.  4,  $3.75;  dry 
white  lead,  4Kc-;  "d  'ead,  pure,  4%c;  do., 
No.  1,  4c;  zinc  white,  pure,  $7.25;  No.  1 
$6.25;  No.  2,  $5.25;  glass,  $1.25  first  break; 
$1.35  second  break,  per  50  feet;  $3.25  for 
first  break  per  100  feet  ;  linseed  oil,  round 
lots,  raw,  54c,  boiled,  56c;  putty  in  bulk, 
$1.85;  seal  oil,  42  to  44c. 
GLASS. 
There  is  no  change  in  glass,  which  rules 
quiet.  We  quote  $1.25  for  first  break;  $1.30 
second  break,  per  50  feet  ;  $3  25  for  first 
break   per  100  feet  ;  putty  in  bulk,  $1.85. 


PETROLEUM. 

The  petroleum  market  has  not  furnished 
any  new  feature  this  week.  The  decline  in 
the  price  of  American  oil  has  not  encour- 
aged much  activity,  and  the  market  rules 
quiet.  We  quote  Canadian  refined  at  n^c 
in  shed  in  Montreal  for  round  lots,  and 
12c.  for  small  quantities.  American  petro- 
leum, 144-5C  in  car  lots,  \*>%c.  in  10-barrel 
lots,  I5>£c.  in  5 -barrel  lots,  and  16c.  for 
single  barrels,  net  cash  ;  American  benzine, 
23  to  25c.  ;  Canadian  benzine,  ioj^c.  Petro- 
lea  ;  i2^c.  Montreal. 

HIDES. 

Receipts  of  beef  hides  have  been  large 
during  the  week  and  the  demand  is  slow,  so 
that  with  increasing  stocks  the  market  rules 
easy  in  tone.  Tanners  are  not  in  the  mar- 
ket to  any  great  extent;  in  fact  some  in  Que- 
bec announce  their  determination  of  closing 
down  for  a  short  time.  Demand  for  calf- 
skins is  slow  also,  but  prices  are  steady. 
There  have  been  liberal  receipts  of  lamb- 
skins, but  the  demand  has  been  good  and 
values  are  steady.  We  quote:  Beef  hides, 
No.  i,  y/z  to  4c;  No.  2,  3  to  3^c;  No.  3,  2 
to  2j£c;  calfskins,  5c,  and  lambskins,  15c. 
TALLOW. 

The  tallow  market  has  ruled  quiet,  with  a 
moderate  enquiry  for  small  lots  at  6X  to  7c. 
WOOL. 

There  is  no  change   of  importance  in  the 
wool  market.     Stocks  are  light  and  business 
small,  with  prices  greatly  nominal. 
ASHES. 

There  is  little  change  in  the  ashes  market, 
which  rules  quiet  and  inactive.  We  quote 
prices  steady  :  First  pots,  $4.15;  seconds, 
$3.71,  and  pearls,  $5.40  to  $5.50. 


C0RR«J^8n 


Illustrated  catalogue  free 
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drawn.  As  stocks  are  very  light,  predictions 
are  made  that  there  will  be  an  absolute 
scarcity  of  the  article. 

The  Messrs.  Howland,  of  Toronto,  were  in 
town  this  week.  It  is  understood  that  one 
of  the  reasons  of  their  visit  was  concerning 
recent  developments  in  the  nail  market 
that  have  been  so  very  interesting. 

The  market  is  almost  bare  of  turpentine, 
and  one  dealer  who  absolutely  wanted  some 
the  other  day  had  great  difficulty  in  having 
his  wants  supplied.  Advices  from  the  South 
are  all  firm  and  another  advance  would  not 
surprise  the  trade. 

A  peculiar  occurrence,  showing  how  rail- 
way freights  discriminate  against  Montreal, 
occurred  last  week.  A  quantity  of  freight 
bought  in  Cleveland  by  a  Montreal  house  to 
be  delivered  in  London,  Ont.,  by  a  mistake 
came  through  to  Montreal.  The  Montreal 
house  simply  had  it  transferred,  and  then 
the  difference  was  at  once  apparent.  In- 
cluding the  water  haul  from  Cleveland  to 
Windsor,  where  the  C.  P.  R. — which  was 
the  road  to  handle  it — took  charge  of  it,  the 
rate  to  Montreal  was  i8j£c,  while  the  single 
return  rate  to  London  from  Montreal  was 
1 8c,  or  a  difference  of  only  ha'f  a  cent.  Is 
it  any  wonder  that  Montreal  shippers  com 
plain  that  they  are  discriminated  against  ? 


MONTREAL    TRADE    NOTES. 
Last  week's  decline  in  American  petroleum 
has  had  no  appreciable  effect  on  the  demand 
for  the  article  on  this  market. 

There  has  been  some  large  purchasing  of 
seal  oil  on  Western  account  at  very  low  prices 
to  arrive.  A  straight  lot  of  200  brls.  was 
turned  over  on  Monday  at  35c 

The  tone  on  linseed  oil  continues  easy  at 
last  week's  decline,  and  many  would  not  be 
surprised  to  see  a  still  further  drop  in  the  near 
future  owing  to  the  cutting  that  is  going  on. 
Wm  McNally  &  Co.  carry  the  largest 
stock  of  Portland  cement,  sewer  pipes,  fire 
bricks,  enamelled  porcelain  sinks,  etc.,  and 
other  general  building,  plumbing  and  con- 
tractors' supplies. 

Francis  Hyde  &  Co.  call  attention  to  the 
fact  that  they  make  a  specialty  of  Scotch 
fire  clay,  drain  pipes,  white  enamelled  brick 
tiles,  etc.;  also  all  the  leading  brands  of 
English  cement. 

W.  H.  Cottingham  &  Co.,  call  attention  to 
the  list  of  paints  and  varnishes  which  they 
handle.  They  ask  their  friends  to  send  for 
catalogues  of  the  best  goods  from  the  best 
makers  in  the  world. 

Jobbers  here  have  been  advised  that  all 
American  quotations  on  wire  cloth  are  with- 


TORONTO  MARKETS. 

Toronto,  May  18,  1894. 
hardware. 

NO  new  and  striking  features  have  de- 
veloped during  the  week.  The  volume 
of  business  is,  if  anything,  not  so  large 
as  a  week  ago,  but  it  is  still  of  fair  propor- 
tions. Screen  doors  and  windows  are  still 
moving,  and  hinges  and  garden  tools  are  go- 
ng out  in  good  quantities.  The  same  may 
be  said  of  lawn  mowers  and  oil  stoves.  Fenc- 
ing wire  is  still  selling  well,  but  demand  is 
about  satisfied  for  poultry  netting.  Rope  is 
quiet  and  unsettled  in  price.  Trade  keeps 
fair  in  nails.  Some  lines  of  ware  show 
quite  an  improvement.  Payments  fair  and 
improving  slightly. 

Wire — There  is  still  a  fair  movement  in 
oiled  and  annealed  wire,  but  barbed,  truss 
and  broom  wire  are  quiet. 

ROPE — No  changes  have  yet  been  made 
by  manufacturers  here.  Fair  quantities  are 
going  out,  but  no  orders  are  being  booked 
for  forward  delivery,  prices  being  so  unsettled 
that  figures  will  not  be  guaranteed.  We 
quote  :  Sisal, 7- 16  in.  and  larger,  6^c;  X, 
5-16,  y%  in.,7^c;  Manilla,7-i6  in. and  larger, 
9  to  9%c;  X,  5-i6,  H  m-,  9lA  to  9#c 
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MARKETS—  Continued 

Cutlery — Business  in  this  line  remains 
much  as  before,  namely  of  a  fair  sorting  up 
character. 

Cut  Nails — There  is  a  good  demand, 
although  there  are  not  many  carload  lots 
moving.  Prices  are  unchanged,  carload 
lots  being  offered  at  $1.80  and  small  lots  at 
$1.85. 

Wire  Nails — Trade  keeps  up  well  with 
prices  as  before.  Most  of  the  orders  are  for 
regular  standard  nails,  very  few  irregular 
gauges  being  called  for  owing  to  the  advance 
that  the  list  calls  for.  Discounts  remain  as 
before  at  75,  10  and  5  per  cent.,  shipment  in 
10-keg  lots  being  prepaid. 

Horse  Nails— There  is  no  improvement 
in  this  line,  business  still  being  quiet,  with 
prices  unchanged.  We  quote  :  "C"  60 
per  cent.,  and  "BB" and  " M"  60  and  2)4 
per  cent. 

Green  Wirecloth— Is  going  out  freely, 
and  the  price  is  held  firm  at  $1.85  per  100 
square  feet. 

Screen  Doors  and  Windows— Some 
good  orders  have  been  sent  out  during  the 
past  week,  but  stocks  are  still  heavy. 

Tacks — There  is  very  little  doing,  and 
prices  are  as  before. 

Chain— Orders  coming  in  for  coil  chain 
are  small,  and  although  in  tug  and  trace 
chain  only  a  few  shipments  are  being  made, 
enquiries  are  heard. 

Horseshoes— Market  is  flat  in  this  line 
with  prices  unchanged.  The  trade  antici- 
pate a  noticeable  reaction  in  the  course  of  the 
next  week.  We  quote  $3.80  for  Toronto, 
and  $3  85  Montreal. 

Ware — Peerless  and  Eclipse  ware  has 
shown  material  improvement  during  the  past 
week.  White  ware  is  being  called  for  more 
frequently  than  a  week  ago,  but  trade  is  far 
from  being  satisfactory. 

Lawn  Mowers — There  has  been  quite  a 
rush  in  this  line,  and  jobbers  have  found  it 
somewhat  difficult  to  supply  the  demand  for 
all  sizes.  There  seems  to  be  more  call  for 
the  larger  sizes  this  season  than  is  usual. 

Sporting  Goods — Are  dull  and  feature- 
less. 


Plumbers'  Supplies— If  anything  trade 
has  fallen  off  in  this  line,  especially  on  city 
account.  The  whole  season's  business  in 
this  line  has  been  flat,  and  no  sign  of  an  im- 
provement are  noticeable  at  the  moment. 

Builders'  Supplies— Country  trade  has 
been  a  little  better,  but  not  much  improve- 
ment appears  to  have  taken  place  in  the  city. 

Edge  Tools — The  change  in  the  tariff  on 
this  line  is  causing  the  trade  considerable 
annoyance  on  account  of  being  forced  to  re- 
arrange prices  again. 

Milk  Can  Trimmings— There  has  been 
some  enquiries  for  made-up  cans,  dealers  in 
the  country  finding  it  rather  late  to  make 
their  own  trimmings  at  this  period  of  the 
season. 

Clothes  Wringers— Trade  still  keeps 
up  well,  with  Royal  Canadian  unchanged  at 
$29  per  dozen. 

Harvest  Tools— Stocks  are  fairly  well 
complete,  and  jobbers  are  in  a  position  to  fill 
orders,  except  in  a  few  lines  which  are  not 
much  called  for. 

Hinges — Trade  has  fallen  off  consider- 
ably, although  quite  a  lot  of  barn  door 
hinges  are  still  going  out. 

Tar,  Etc. — There  is  a  fair  trade  doing. 
We  quote  :  Roofing  pitch,  $2.50  per  brl.; 
pure  coal  tar,  $4  per  brl. ;  refined  coal  tar, 
$4. So  per  brl.;  XXX  refined  coal  tar  in  quart 
tins,  $1  per  doz.;  best  Southern  pure  tar,  $6 
per  brl.  and  75c.  per  doz.  pint  tins;  pine 
pitch,  $2.75  per  brl. 

Cement,  Etc. — Business  fair.  We  quote : 
Portland  cement  (English),  $3  per  brl.;  New 
Brunswick  plaster  pans,  $2  per  brl.;  Can- 
adian water  lime,  $1.25  per  brl. 

Firebrick,  Etc.— Scotch  fire  brick,  $3.25 
per  100;  Scotch  fire  clay,  $1  per  100  lbs. 
METALS. 

Trade  in  metals  is  being  fairly  well  main- 
tained, while  pig  iron  and  bar  iron  still  fail 
to  show  much  life.  Terne  plates,  on  the  other 
hand,  are  moving  more  freely,  and  a  com- 
bined improvement  is  to  be  reported  in  the 
demand  for  solder.  Another  falling  off  in 
the  demand  is  to  be  reported    for  antimony. 

Pig  Iron — Nothing  new  has  developed  in 
this  line.  Outside  American  pig  there  ap- 
pears to  be  nothing  selling  on  this  market, 


while  for  the  Scotch  not  even  an  enquiry  is 
reported.  We  quote:  Summerlee,  $21  to 
$21.50  ;  Carnbroe,  $20  to  $20.50  ;  Siemen's, 
$18.75  to  $19. 

Bar  Iron — There  is  nothing  special  to 
note,  business  still  being  quiet  and  prices 
unchanged  at  $1.75  Montreal  and  $1.85  To- 
ronto. 

Sheet  Iron — Business  has  been  a  great 
deal  better  during  the  past  week  than  it  was 
the  previous  week.  Prices,  while  virtually 
the  same,  have  been  shaded  a  little  for  large 
lots.  We  quote  as  before  :  8  to  16  gauge, 
$2.50;  18  ditto,  $2.50;  20  ditto,  $2.50; 
22  to  24  ditto,  $2.35  ;  26  ditto,  $2.45  ;  28 
ditto,  $2.65  ;  tinned  sheet  iron,  Gorbal's,  26 
gauge,  5>£c.  per  lb.;  22  to  24  gauge,  6>£c. 
16  to  20  gauge,  6Xc. 

Iron  Pipe  —  Business  has  been  good, 
large  quantities  having  changed  hands  dur- 
ing the  week  Figures  are  still  being  quoted 
net  instead  of  off  the  list  as  formerly.  We 
quote  67K  to  70  and  10  per  cent.;  galvan- 
ized iron  pipe,  47  to  50  per  cent. 

Boiler  Tubes— Are  going  out  a  little 
better  at  unchanged  prices.  We  quote  as 
follows  :  ilX  inch,  7c;  1%  inch,  7J^c; 
i^inch,  8c.  ;  2  inch,  8^c.  ;  2 %  inch,  9c; 
zyi  inch,  9^c.  ;  3  inch,  u^c  ;  3%  inch, 
14c;  4  inch,  19c. 

Sheet  Steel— There  are  a  few  calls  for 
this  line,  for  the  American  article  chiefly. 
We  quote  :  8  to  16  gauge,  $2.80  per  100  lbs.; 
18  to  20,  $2.65  ;  22  to  24,  $2.85  ;  26,  $3.10. 

Galvanized  Iron— Is  still  going  out 
well,  generally  at  last  week's  prices,  although 
in  some  instances  figures  have  been  shaded 
a  fraction.  We  quote  \%  to  4^c.  for  28 
gauge  in  case  lots.  Import  orders  are  being 
freely  booked. 

Ingot  Tin— Continues  active,  a  number 
of  large  shipments  having  been  made.  Some 
good  shipments  are  also  in  transit  for  im- 
port. Small  quantities  are  being  held  at 
19X  to  20c,  which  is  a  fraction  lower  than 
last  week. 

Ingot  Copper — Stocks  are  exceedingly 
low,  but  not  much  has  changed  hands  dur- 
ing the  week.  Prices  are  as  before  at  10  to 
io^c. 


Best  Value 


on   Earth. 


the 


These  are  the  Furnaces  that  secure 
trade  for  dealers  who  handle  them. 
They  have  no  rivals  but  many  imitators. 


Clare  Bros.  &  Co. 


....Preston,  Ont, 
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MA  RKSTS—  Continued 

Sheet  Copper — Is  going  out  fairly  well, 
although  few  or  no  orders  have  been  booked 
for  import. 

Zinc  Spelter— The  falling  off  in  trade 
continues  and  there  are  very  few  enquiries 
either  for  prices  or  stock.  What  little  is 
moving  is  in  the  way  of  import.  Prices  are 
still  being  held  at  A'4  to  aHc-  for  foreign, 
although  for  round  lots  a  fraction  less  would 
be  taken.     We  quote  domestic  at  4  to  4'Ac. 

Corrugated  Iron— Business  continues 
fair  at  previous  quotations.  We  quote  : 
"Owl"  brand  from  genuine  steel  plates,  zinc 
coated,  $4.25  to  $6  per  square  ;  painted  steel, 
same  brand,  $3 10  $4.75,  according  to  gauge. 

Tin  Plates — Trade  is  lively,  although 
the  demand  is  principally  for  20  x  28.  Both 
cokeand  charcoal  stocks  have  been  reduced 
materially  during  the  past  month,  but  fresh 
lots  are  in  transit.  Prices  rule  from  $3.50  to 
$3.75  per  box  for  I.C.  charcoal  and  $3.25  to 
$3.35  for  coke. 

Terne  Plates — Are  moving  more  freely, 
with  prices  as  before,  namely,  $6.75  to  $7.50 
per  box  20  x  28 

Zinc  Sheets— Is  quiet  although  a  few 
cask  lots  have  been  shipped  during  the  week. 
Prices  rule  at  4^  to  5c.  for  cask  lots. 

Hoops  and  Bands— There  is  not  much 
doing  while  stocks  are  still  heavy,  particu- 
larly in  the  English  article.  English  are  still 
held  at  the  base  price  of  $2  40.  We  quote 
American  at  $2  for  steel,  and  $2.10  for  iron. 

Canada  Plates — Shipments  from  stock 
are  light,  but  import  orders  are  coming  in 
freely,  half-polished  being  held  at  $2.4u  to 
$2.45,  and  all-bright  at  $2.85  to  $2.95,  ac- 
cording to  quantity  ;  all-dull  is  not  to  be 
had.  From  stock  we  quote  half-polished 
at  $2.50  to  $2.60,  which  is  slightly  lower 
than  a  week  ago. 

Solder  —  The  improvement  still  con- 
tinues, with  prices  unchanged.  Standard 
half-polished  is  quoted  at  13^  to  14c,  with 
common  brands  lower. 

Pig  Lead — Is  still  moving  fairly  well. 
Although  no  carload  lots  have  changed 
hands,  a  number  of  good  shipments  have 
gone  forward  this  week.  Prices  are  still  held 
at  2%  to  2^c.  according  to  quality. 

Antimony — Trade  is  not  quite  so  good 
as  last  week,  what  is  going  out  being  in 
small  lots  only.  We  quote  9X  to  10c.  for 
Cookson's. 

OLD  MATERIAL. 

Trade  continues  fair  ;  prices  unchanged. 
We  quote  prices  paid  by  dealers  as  follows  : 
Agricultural  scrap,  55c.  per  cwt  ;  machin- 
ery cast,  54  to  55c.  per  cwt.;  stove  cast  scrap, 
30  to  35c.  ;  No.  1  wrought  scrap,  40c. 
per  cwt.  ;  N0.2,  including  sheet  iron,  hoop 
ironand  mixed  steel,  10c;  newlightscrap  cop- 
per 6^  to  7c;  heavy  scrap  copper  7^ 
to  7K"c;  old  copper  bottoms  6  to  6^c; 
light  scrap  brass  4c;  heavy  yellow  scrap 
brass  6c;  heavy  red  scrap  brass,  6yx  to 
7c;    scrap    lead,  1%    to    2c;    scrap    zinc, 


\x/z  to  2c. ;  scrap  rubber,  2>^to  2^c;  country 
mixed  rags,  60  to  75c.  per  100  lbs.;  clean 
dry  bones,  45  to  55c.  per  100  lbs.  ;  borings 
and  turnings,  10  to  15c. 

GLASS. 

A  few  small  shipments  have  been  received 
from  stock  during  the  past  week,  but  they 
are  by  no  means  sufficient  to  enable  the 
jobbers  to  supply  all  the  sizes  called  for.  A 
number  of  import  lots  for  country  custom- 
ers have  also  arrived  and  been  forwarded  to 
their  destination.  Prices  are  unchanged,  at 
$1.20  to  $1.25  first  break.  Trade  in  plate 
glass  is  fairly  good. 

PAINTS  AND  OILS. 

Nothing  materially  new  has  taken  place 
during  the  week.  Turpentine  has  advanced 
another  cent  per  gallon  in  the  South,  and  is 
now  about  equal  to  the  price  at  which  it  is 
being  sold  here,  namely  41  to  42c.  per  gal- 
lon. Demand  has  fallen  off  a  little  here, 
but  there  is  still  a  fair  business  doing. 
White  lead  is  in  good  demand,  but  the 
same  complaints  are  to  be  heard  regard- 
ing prices,  which,  as  before,  are  quoted  at 
4>£  to  4^c  Reports  regarding  linseed  oil 
are  varied,  some  dealers  stating  that  the  de- 
mand has  fallen  off  slightly  while  others 
have  experienced  a  large  demand  during 
the  week.  Prices  are  unchanged  at  S3lAc- 
for  raw,  and  56  %c.  for  boiled.  In  prepared 
paints  a  fair  sorting  up  trade  is  reported  at 
$1.05  for  pure.  A  little  Paris  green  is  still 
going  forward  at  \2%c.  in  drums,  and  14% 
to  15c.  in  packages.  Putty  is  quiet  at  $1.90 
to  $2  in  bladders,  and  $1.80  to  $1.90  in  bulk. 
Castor  oil  is  quiet  at  6%  to  6%"c.  in  case  lots, 
and  7c.  in  single  tins.  Refined  seal  oil  is 
quoted  at  58  to  59c.  per  gallon,  in  barrels. 
HIDES,  SKINS,  WOOL  AND   TALLOW. 

Hides — There  is  no  change  to  note. 
Market  continues  quiet  and  prices  as  before, 
dealers  paying  3c.  for  green  and  selling 
cured  at  y/%  to  3%"c. 

Skins — Are  still  dull,  with  dealers  paying 
80  to  90c,  according  to  quality. 

Wool — Business  is  not  so  good  as  a  week 
ago,  and  a  number  of  the  largest  mills  are 
closed  down  for  want  of  orders.  Supers  are 
taken  at  i8>£  to  19c;  extras,  taken  at  20  to 
210,  and  dealers  would  sell  at  22c. 

Tallow — There  is  a  little  scarcity  and 
prices  are  firm,  but  without  any  quotable 
change  at  present.  Dealers  are  paying  5  to 
5>£c.    for    rendered,   and  selling  at   5X  to 

SEEDS. 

Situation  is  much  as  before.  A  good 
jobbing  trade  is  reported  in  ensilage  corn 
and  a  moderate  enquiry  for  Hungarian  and 
millet  seed.  We  quote  :  Ensilage  corn, 
58  to  80c.  per  56  lb.  bushel;  Hungarian  and 
millet,  75  to  $1  per  bushel  of  48  lbs. 
PETROLEUM. 

The  Petrolea  Advertiser  in  its  weekly  re- 
port says  :  "  92c.  per  brl.  offered,  and  95c. 
to  $1  asked,  with  no  transactions,  refined 
unchanged.  The  value  of  crude  may  be 
quoted  as  above  ;  there  are  but  few  who  are 
willing  to  sell  at  the  price  asked,  and  the 
market  feeling  indicates  a  rise  in  values. 
There  is   little  to   be  said  in   regare  to  the 


situation  at  present,  and  no  reliable  informa- 
tion as  to  the  state  of  the  market  can  be 
given  until  matters  are  more  settled." 

Trade  remains  much  as  before:  5  to 
10  barrel  lots,  imperial  gallon,  Toronto — 
Canadian,  12  to  I2j£c.  ;  carbon  safety,  15^ 
to  16c.  ;  Canadian  water  white,  16  to  17c; 
American  water  white,  18  to  19c;  photogene, 
20c. 


MARKET    NOTES. 

H.  S.  Howland,  Sons  &  Co.  have  got  in  a 
fresh  supply  of  lawn  mowers,  both  Wood- 
yatt  and  Gowdy  makes,  and  orders  will  be 
filled  on  sight. 

H.  S.  Howland,  Sons  &  Co.  are  in  receipt 
of  a  shipment  of  American  cotton  rope, 
X  inch,  which  they  are  selling  at  low  prices. 
"  Its  quality,"  said  a  member  of  the  firm, 
"  is  not  as  good  as  the  Dovercourt  article, 
but  it  answers  for  a  good  many  purposes, 
and  will  yield  the    retailer  a  fair  profit." 

Large  sales  of  Gem  ice  cream  freezers, 
horse  pokes,  Triumph  corn  planters,  spades 
and  shovels  are  reported  by  H.  S.  How- 
land, Sons  &  Co. 

The  Metallic  Roofing  Co.  have  received 
the  contract  for  "  Owl "  brand  corrugated 
iron  for  the  new  C.  P.  R.  buildings  on  the 
esplanade,  Toronto,  and  for  J.  R.  Booth's 
lumber  mills,  Ottawa.  The  firm  report  hav- 
ing built  up  a  considerable  trade  in  New- 
foundland, from  which  their  traveler  has  re- 
cently returned. 

The  McClary  Mfg.  Co.,  Toronto,  report  a 
fair  volume  of  business  doing,  refrigerators 
and  steel  ranges  moving  off  freely,  and  an 
increasing  demand  for  ice  cream  freezers. 
"  We  have  experienced  a  satisfactory  de- 
mand tor  the  Monarch  vapor  stove,  and 
other  oil  stoves  and  gas  ranges  are  going 
out  nicely,"  says  the  firm. 

E.  K.  Watson,  of  Painchaud,  Squire  &  Co., 
Montreal  and  Antwerp,  is  at  the  Queen's 
Hotel,  Toronto,  and  is  showing  a  full  line  of 
samples  of  gun  goods,  Fox  cutlery,  A.  &  F. 
Parkes  &  Co.'s  garden  tools,  etc.,  Puritana 
enamel  ware,  and  is  making  a  specialty  of 
Villadere's  horse  and  barbers'  clippers,  and 
enamelled  decorated  ware. 

The  Toronto  Silver  Plate  Co.'s  cup  and 
prize  medal  catalogue  has  been  a  success, 
and  the  firm  report  being  particularly  busy 
in  that  department.  Felix  L.  Paris,  the  well- 
known  English  and  Canadian  artist,  is  in 
charge  of  the  company's  modelling  and  de- 
signing departments,  and  this  in  itself 
should  be  a  guarantee  of  artistic  designs  and 
assured  success. 

The  Booth  Copper  Co.  are  issuing  an  1894 
price  list,  and  illustrated  pamphlet,  setting 
forth  the  merits  of  their  urns  for  hot  water, 
tea  and  coffee.  The  firm  are  manufacturing 
these  urns  in  six  different  patterns,  illustra- 
tions and  prices  of  which  are  given  in  their 
pamphlet.  Dealers  should  write  for  price 
list  which  will  be  supplied  on  demand. 

Hulbert  Bros.  &  Co.,  successors  to  Mer- 
win,  Hulbert  &  Co.,  New  York,  have  issued 
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a  neatly  compiled  and  profusely  illustrated 
catalogue  of  sporting,  gun  goods,  and  gym- 
nasium supplies.  Each  of  these  catalogues 
is  accompanied  with  a  duplicate  for  the  per- 
usal of  the  trade  only,  in  which  all  the  prices 
given  are  nett.  The  idea  is  a  good  one,  and 
as  the  catalogues  are  complete,  they  should 
prove  interesting  to  hardware  men  handling 
these  lines. 

Turpentine  has  advanced  another  cent  per 
gallon  in  the  South. 

The  employees  of  Samuel,  Benjamin  & 
Co.  will  play  the  employees  of  Wyld,  Grasett 
&  Darling  a  game  of  baseball  to-day. 

The  shipments  of  Straits  tin  are  very 
small  to  England  and  America,  being  about 
half  the  normal  consumption  of  the  two 
countries. 

Sanderson  Pearcy  &  Co.  received  a  car- 
load of  turpentine  Saturday  last.  The  firm 
has  received  one  car  per  week  during  the 
last  three  weeks. 

Samuel,  Benjamin  &  Co.  are  just  in  re- 
ceipt of  window  glass  for  stock.  The  ship- 
ment belonging  to  this  firm  that  recently 
went  to  the  bottom  of  the  Atlantic  with  the 
steamer  carrying  it,  was  for  stock,  all  their 
import  orders  coming  by  way  of  Montreal. 

White  Bros.,  hardware  merchants,  of 
Huntsville,  who  were  burnt  out  at  the  recent 
large  fire  at  that  place,  have  erected  a  tem- 
porary building  which  they  are  stocking  with 
stoves,  hardware,  etc.,  and  in  which  they  in- 
tend carrying  on  their  business  until  they  are 
able  to  complete  more  substantial  premises. 
Chas.  Boeckh  &  Sons,  brush  mfgrs  ,  To- 
ronto, are  manufacturing  a  special  line  of 
step  ladders  suitable  for  painters.  "  These 
ladders  are  being  offered  at  a  very  close 
figure,"  said  a  representative.  "  We  are 
also  placing  on  the  market  a  new  line  of 
window  washing  brushes,  which  will  be  lower 
in  price  than  any  we  have  hitherto  manu- 
factured." 

A.  A.  Allan  &  Co.,  Toronto,  agents  for  the 
Star  Cycle  Co.,  are  exhibiting  a  sixteen 
pound  racer,  which  they  claim  will  compete 
with  any  wheel  manufactured  for  strength 
and  beauty.  The  firm  have  received  this 
week  a  large  consignment  of  roadsters  and 
semi-racers  from  England  via  the  ss. 
Campania.  "  Some  of  the  retail  hardware 
men  have  sold  a  great  many  of  our  wheels 
this  year,"  said  a  representative  of  the  firm. 

A.  H.  Symonds  has  recently  been  ap- 
pointed sole  agent  for  the  Dominion  of  Can- 
ada by  James  Chesterman  &  Co.,  Ltd.,  Eng- 
land, manufacturers  of  measuring  tapes  and 
band  chains,  rules,  etc.  He  has  also  secured 
the  representation  of  E.  Tinsley  &Co.,  Ltd., 
Staffordshire,  manufacturers  of  anchors  and 
chains  of  every  description,  cow  ties,  traces, 
anvils,  vices,  etc.  Together  with  the  above 
firms  he  represents  George  Butler  &  Co., 
Ltd.  (cutlery),  Robert  Sorby  &  Sons,  Ltd 
(edge  tools),  and  Jonas  &  Colver,  Ltd., 
Sheffield. 


WIRE 


Close  prices  for  import  on  all  kinds  of  fencing 
and  other  wire,  also  on  IRON  and  STEEL 
of  all  grades. 


A.  C.  LESLIE  &  CO.,  Montreal  and  Toronto. 


Pure  Southern 


TURPENTINE  Qu^S^ec^ny 

Remember,  we  are  headquarters  for  the  pure  article,  and   intending  purchasers  will  do 

well  to  get  our  price  before  placing  their  orders. 

Every  barrel  of  Turpentine  we   ship  is  accompanied    by  our   printed  guarantee  that  it 

is  ABSOLUTELY  PURE- 

We    Are    Not   Members   of   any   Combine. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W.,  TORONTO 


BEST  ON  THE  MARKET. 

Manufactured  by  Write  for  sample  cards  and  prices. 

The  James  Robertson  Co.  Ltd.,  Toronto 

THE  WHITMAN  &  BARNES  MFG.  CO 

Canadian  Branch:    St.  Catharines,  Ont. 


NO.    I 


Nail  Hammer 


It  cannot  be  excelled  in  quality  or  finish  by 
any  Hammer  manufactured. 

Our  "Garden  City"  Nail  Hammer 


GET    OUR    PRICES  and 
TRY    OUR    GOODS 


Is  the  best  and  cheapest 
"Solid  Cast  Steel"  Ham- 
mer on  the  market.  .  .  . 


We  aim  to  keep  in  stock  a  full  line  of  Hammers,  Sledges, 
etc.,  and  will  make  prompt  shipments 
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UNITED  STATES  MARKETS. 

New  York,  May  18,  1894. 

PIG  IRON — London  prices  came  some- 
what lower  than  they  stood  previous 
to  the  bank  holidays,  and  the  presump- 
tion was  that  the  foreign  market  responded 
to  the  decline  that  has  taken  place  in  New 
York  in  the  interval.  This  idea  received 
some  support  in  the  fact  that  prices  remain 
almost  stationery  here  in  the  face  of  slow 
business,  generally  indifferent  buying  inter- 
est and  some  accumulation  of  stock  in  first 
hands.  Thus  far  this  month  75  tons  have 
arrived,  including  125  on  Monday  from  the 
Straits.  The  highest  estimate  of  deliveries 
is  600  tons.  For  spot  parcels  the  net  cash 
price  was  about  1990c.  Autumn  deliveries 
could  have  been  secured  at  about  the  same 
figures.  Sales  recorded  on  the  Exchange 
included  15  tons  at  19.90::.,  ex  steamer  to 
arrive.  Boustead's  cable  to  the  Exchange 
reported  shipments  from  the  Straits  during 
first  half  of  May  at  1,875  tons>  including  775 
tons  to  Great  Britain  and  America,  and 
1,100  tons  to  the  Continent,  against  a  total 
of  1,050  tons  in  the  corresponding  period 
last  year. 

Copper— Purchases  of  ingot  were  not 
perceptibly  larger  and  the  demand  to  all  ac- 
counts continues  very  slow.  Upon  the  whole 
the  movement  would  appear  to  be  slower 
than  usual  at  this  season  of  the  year.  Still 
there  is  no  remarkable  pressure  to  sell, 
and  the  market  shows  better  tone  than  is 
usual  under  conditions  such  as  prevail  at 
the  present  time.  Lake  Superior  ingot  is 
quoted  at  9  40  to  9. 50c,  electrolytic  at  g}4  to 
9%c,  and  the  ordinary  casting  stock  at  8% 
to  9c,  but  the  inside  figures  are  said  to  be 
purely  exceptional. 

Pig  Lead — The  market  still  shows  rather 
weak  tone  and  is  very  quiet.  Some  of  the 
larger  producers  stand  out  for  3.40c,  others 
offer  at  3.37KC,  and  in  remote  instances 
there  were  efforts  to  secure  offers  of  3.35c. 
Counter  bids  were  rarely  above  3.30c,  and 
lew  as  that,  indicating  absence  of  speculative 
interest  as  well  as  indifference  on  the  part  of 
consumers.  St.  Louis  wire  to  the  Exchange 
quoted  3.15c.  The  London  cable  was  £g  2s. 
6d.  for  soft  Spanish. 

Spelter — Slow  business  and  very  indif- 
ferent demand,  with  enough  selling  pressure 
to  keep  values  weak,  are  about  the  only  fea- 
tures at  the  moment.  Western  brands  of 
good  repute  were  offered  at  3.50c,  and  some 
that  do  not  stand  as  well  could  have  been 
purchased  at  3.45c,  near  future  delivery.  St. 
Louis  wire  to  the  Metal  Exchange  quoted 
3.25c.  London  cable  was  ^15  12s.  6d.  for 
good  merchant  brands. 

Antimony — Demand  is  still  very  routine 
in  character  and  the  market  without  decid- 
ed change.  Dealings  are  chiefly  at  8%  to 
8^c.  for  Hallett's,  \o\i  to  ioXc  for  Cook- 
son's,  and  corresponding  prices  for  other 
brands. 

Tin  Plate — The  market  remains   in  un- 


satisfactory condition.  Business  is  irregular 
and  merely  fair  in  the  aggregate  amount, 
while  the  demand  is  quite  as  spiritless  as  it 
has  been  for  some  time  past. 

Iron  and  Steel — Some  agents  reported 
rather  better  sales  of  American  pig  iron,  but 
the  improvement  in  this  particular  was  the 
exception,  and,  generally  speaking,  the  mar- 
ket remains  flat.  Prices  show  hardly  any 
change,  but  seem  rather  steadier  for  popular 
brands  of  high  grade  foundry  iron. 

Interest  in  old  material  is  very  tame  at 
the  moment.  Consumers  are  buying  only 
as  immediate  wants  necessitate,  and  those 
wants  are  evidently  tame.  The  moderate 
business  passing  is  at  about  the  prices  that 
have  ruled  for  a  week  or  ten  days  past. 

Steel  rails,  track  fastenings,  beams,  plates 
and  other  heavy  finished  products  are  sell- 
ing in  routine  way  only.  The  movement  in 
lighter  products  is  also  moderate. 


MYERS'  BUCKET  SPRAY  PUMP. 

The  cut  herein  given  represents  the 
Myers'  Bucket  Spray  Pump  and  Fire  Ex- 
tinguisher, which  is  being  handled  by  M.  & 
L.  Samuel,  Benjamin  &  Co.,  Toronto.  This 
pump  is  constructed  of 
brass,  a  material  that  is 
not  affected  by  the  poi- 
sonous arsenites  used  in 
the  different  formulas 
for  spraying  fruit  trees, 
vines  and  shrubbery.  It 
is  equipped  with  the 
Myers  combination 
spray  nozzle,  construct- 
ed to  throw  a  spray  as 
fine  or  coarse  as  re- 
quired. This  pump  dif- 
fers from  others  in  the 
fact  that  the  heavy  work 
is  done  on  the  down 
stroke  of  the  plunger, 
and  nothing  on  the  up. 
The  doing  of  the  pump- 
ing on  the  down  stroke 
of  the  piston  does  away 
with  the  necessity  of 
steadying  the  pump  with 
the  foot,  makes  it  easier  to  operate,  and 
gives  it  more  power.  It  is  provided  with  a 
large  air  chamber,  and  has  a  ball  valve  at. 
the  bottom  between  the  cylinder  and  air 
chamber,  whereby  the  pressure  is  held  uni- 
formly in  the  air  chamber  and  on  the  hose, 
so  that  the  nozzle  may  throw  a  continuous, 
even  spray  all  the  time  and  not  be  affected 
by  the  movement  of  the  plunger.  The  op- 
erator is  enabled  to  keep  up  a  pressure  of 
from  50  to  100  lbs.  with  very  ordinary  exer- 
tion. The  pump  is  also  provided  with  a 
sprinkler  for  flowers.  For  spraying  it  is 
arranged  so  that  it  discharges  a  fine  jet  in 
the  bottom  of  the  bucket,  to  keep  the  spray- 
ing solution  thoroughly  mixed,  a  feature 
which  is  claimed  to  be  peculiar  to  this  pump 
only.  Spray  pumps  are  seasonable  articles 
to  stock  just  now. 


W.  B.  STEWART  DEAD. 

WB.  STEWART,  senior  partner  in 
the  firm  of  Stewart  &  Wood, 
•  wholesale  dealers  in  paints,  oils, 
etc.,  Bay  street,  Toronto,  is  dead.  His  de- 
mise took  place  at  an  early  hour  Thursday 
morning.     The  cause  was  paralysis. 

About  a  year  ago  deceased  lost  his  eye 
sight,  since  when  he  had  been  unable  to  at- 
tend to  business,  the  duties  of  management 
devolving  upon  Robert  A.  Wood,  his  part- 
ner. On  Wednesday  9th  inst.,  Mr.  Stewart 
received  a  paralytic  stroke,  and  on  last 
Wednesday,  just  a  week  later,  he  was  visited 
by  another,  from  which  he  never  recovered 
consciousness,  passing  away  at  3.30  a.  m. 
the  next  morning. 

Deceased  was  50  years  of  age  at  the  time 
of  his  death,  was  one  of  the  best  known  and 
most  capable  men  in  the  oil,  paint  and  glass 
trade  in  Toronto,  his  experience  therein  run- 
mg  back  something  like  a  quarter  of  a  cen- 
tury. 

For  some  years  deceased  was  manager 
of  the  old  firm  of  Bronsdon  &  Paton.  Later 
he  formed  a  partnership  with  Sanderson 
Pearcy,  under  the  style  of  Pearcy  &  Stew- 
art. When  th:s  partnership  was  dissolved 
he  formed  another  with  his  old  employer, 
Mr.  Bronsdon,  the  firm  name  being  Brons- 
don &  Stewart.  Ten  years  ago  he,  with  R. 
A.  Wood,  formed  the  present  firm  of  Stewart 
&  Wood. 

Deceased  leaves  a  wife  and  three  child- 
ren, the  eldest  of  whom  is  16  years  of  age, 
to  mourn  his  loss. 

The  death  of  Mr.  Stewart  will  make  no 
change  in  the  business  of  Stewart  &  Wood, 
he  having  been  practically  out  of  it  for  the 
past  year,  and  it  will  be  carried  on  by  the 
old  management. 


TENDERS  AWARDED. 

A  sub-committee  of  the  Toronto  Board  of 
Works,  Wednesday,  opened  tenders  for  gen- 
eral water-works  supplies,  and  recommend- 
ed the  following  contracts  for  acceptance  : 
Lead  pipes  at  $3  62  per  100  lbs.,  to  the  On- 
tario Lead  &  Barbed  Wire  Co.;  12  inch  stop 
valves,  $32  each,  6  inch  stop  valves,  $13  75 
each,  to  John  Abel ;  brass  castings  13c.  per 
lb.,  bronze  castings  15c.  per  lb.,  to  Wilson 
&  Cousins  ;  iron  stop  cock  boxes,  double 
$1.20  each,  single  70c  each,  to  John  Abel ; 
hydrants, $27.70  each,  to  the  Ontario  Engine 
&  Machine  Co.;  special  castings,  $1.70  per 
100  lbs.,  to  Blashford  &  Johnson  ;  oak 
chamber  valve  tops,  $4.92  each,  to  Bryce 
Bros.  The  tenders  for  rubber  goods,  lumber, 
and  brass  couplings  and  stop  cocks  were  re- 
ferred to  the  Engineer  for  a  report  as  to  the 
lowest  aggregate  amount.  The  time  for  re- 
ceiving quotations  for  the  supply  of  lubricat- 
ing oils  was  extended  for  a  week. 


It  was  stated  in  the  House  a  few  days  ago 
that  there  was  not  under  the  Act  a  standard 
for  barrels  or  the  eighth  of  a  barrel.  The 
standard  of  measurement  of  weights  and 
measures  was  a  gallon,  capable  of  contain- 
ing ten  pounds  of  distilled  water,  at  a  tem- 
perature of  62  degrees  Fahrenheit.  It  was 
not  the  intention  of  the  Government  to  enact 
any  other  standard. 
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Two-Ply  Twisted  Fence  Strand 

Galvanized  Fence  Staples 

Oiled  and  Annealed  Fence  Wire. 

Manufactured  by 

The  B.  Greening  Wire  Co.,  Ltd, 

.HAMILTON,   CANADA. 


Write  for  Catalogue. 


GliUE 


Write  for  Sample 
'and   Price  of 


t« 


GEM" BRAND 


JUST  IMPORTED 


Strong  as   French 
Medal  and  Cheaper 


Toronto  Lead  &  Color  Co.,  Ltd. 


SUMMER 


OXFORD 


STOVES 


ECONOMICAL. 


EFFICIENT. 


BEAUTIFUL. 


Oxford  Gas  Ranges 


5  SIZES. 


Bakes,  Boils  and  Roasts  quickly 
and  uniformly. 

Are  Immense  Water  Heaters 

No  Waste.        No  Odor. 


GAS  RANGE. 


5  SIZES. 


Oxford  Oil  Gas  Ranges 

Makes  its  own  Gas  as  it  Burns  it. 

Makes  Gas  from  Ordinary  Coal  Oil. 

Bakes,  Roasts  and  Boils  perfectly.  Cost  of  Fuel  ^c.  per  hour. 

No  Odor.  No  Wick. 


OIL  GA8  RANGE. 

PEOPLE  WILL  ASK  FOR  THEM.  YOU   MUST  HAVE  THEM. 

Send  for  Price  List  of  oup  Latest  Production  THE  OXFORD  GRADUATE  Wood  and  Coal  Cook  Stove. 


THE  GUBNEY  FOUNDRY  CO.,  ltd.,  Toronto.    THE  GURNEY-MASSEY  CO.,  ltd,,  Montreal, 
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ELECTRIC  POWER  TRANSMISSION. 

THE  Electrical  Engineer  has  rendered 
a  public  service  in  securing  from  two 
experts  an  estimate  of  the  cost  of  de- 
livering electrical  power  from  Niagara  along 
the  line  of  the  canal,  and  the  distance  from 
Niagara  at  which  electrical  power  can  be 
delivered  at  less  expense  than  steam  can  be 
generated,  according  to  N.  Y.  Journal  of 
Commerce.  The  average  cost  per  horse- 
power is  found  to  be  $20.79.  This  is  less 
than  the  cost  of  generating  steam  with  coal 
at  $3  a  ton,  calculated  on  Emery's  tables. 
But  the  contract  with  the  State  requires  that 
electricity  should  be  delivered  to  the  canal 
boatmen  for  not  more  than  $20,  so  that  the 
e'ectric  company  is  in  for  an  actual  loss.  It 
may  be  suggested  that  it  is  neither  the  busi- 
ness of  the  State  nor  of  the  canal  man  if  the 
company  is  willing  to  sell  power  to  the  latter 
at  less  than  cost,  but  it  is  very  much  the  busi- 
ness of  both  the  State  and  the  canal  men. 
The  electric  company  was  organized  to  make 
money,  and  not  to  promote  the  interests  of 
other  people.  It  will  take  good  care  to  pro- 
tect itself  from  loss  in  one  way  or  another, 
and  if  it  cannot  manipulate  the  power  and 
the  figures  so  as  to  make  the  price  really 
come  above  the  cost,  it  will  not  be  particu- 
larly accommodating  in  furnishing  the  boat- 
men with  the  power  they  want,  and  when 
they  want  it,  and  in  the  way  they  want  it. 
The  company  will  either  make  it  pay,  or  it 
will  make  it  disadvantageous  to  the  boatmen 
to  call  for  electric  power. 

And  it  is  also  very  much  the  business  of 
the  State.  If  the  electric  company  con- 
tracted with  the  State  to  furnish  power  to 
the  boatmen  at  less  than  cost,  it  did  it  for  a 
purpose;  it  looked  for  some  other  return 
than  the  insufficient  payment  the  boatmen 
were  to  make.  What  this  was  is  not  hard 
to  see.  The  Electrical  Engineer  entertains 
the  same  suspicion  that  this  paper  has  ex- 
pressed, that  the  canal  contract  was  a  mere 
pretext  for  getting  from  the  State  gratuit- 
ously a  right  of  way  through  the  State. 
The  Engineer  regards  the  price  named  in 
the  contract  as  extremely  low,  but  it  says 
by  way  of  explanation,  "  of  course  we  must 
also  take  into  consideration  the  fact  that 
the  part  of  the  contract  relating  to  canal 
boat  propulsion  may  have  been  deemed  of 
secondary  importance  as  compared  with  the 
rights  of  way  and  privileges  granted  to  the 
Cataract  Company,  and  that  on  that  ac- 
count it  could  afford  to  grant  some  conces- 
sions." 

The  concessions  might  cost  the  company 
something,  and  yet  afford  no  advantage  to 
the  boatmen.  Twenty  dollars  per  horse 
power  is  theoretically  less  than  the  cost  of 
making  steam  ;  but  the  boatmen  have  al- 
ready proved  that,  including  the  river  tow- 
ing, the  proposed  rate  would  run  the  cost 
ot  round  trips  up  to  $86,  whereas  the  work 
is  now  done  by  steam  for  $co.  When  the 
boatmen  went  to  the   Cataract  Company's 


officers  with  these  figures  they  were  assured 
with  effusive  cordiality  that  if  they  would 
show  the  lowest  actual  cost  of  steam  haul- 
ing, the  electricity  would  be  furnished  them 
at  a  still  lower  rate.  This  does  not  look  so 
much  like  a  business  proposition  as  it  does 
like  an  effort  to  keep  the  canal  interests 
quiet  at  a  time  when  the  rescinding  of  the 
contract  was  being  agitated. 

The  thoroughly  worthless  character  of  the 
alleged  "  test "  of  electricity  on  the  canal, 
the  haste  with  which  the  State  officers  en- 
tered into  the  contract  without  carefully  ex- 
amining its  probable  results,  and  the  willing- 
ness professed  by  the  Cataract  people  to  lose 
money  in  supplying  electrical  power  to  the 
boatmen,  all  point  toward  an  ulterior  pur- 
pose on  the  one  hand  and  improvidence  on 
the  other. 

One  other  result  of  the  investigation  by 
Messrs.  Houston  and  Kenelly  at  the  in- 
stance of  the  Electrical  Engineer  is  fix- 
ing the  maximum  distance  at  which  electri- 
cal power  in  considerable  quantities  can  be 
economically  transmitted  at  200  miles, 
though  they  suggest  that  the  distance  might 
be  doubled  for  a  very  great  amount  of  power ; 
there  would  be  no  profit  in  the  power  sent 
more  than  200  miles,  but  the  fixed  charges 
would  be  distributed  over  a  larger  amount 
of  business. 


PERSONAL    MENTION. 

GC.  De  TONANCOUR,  who  has 
been  traveling  for  Painchaud, 
•  Squire  &  Co.,  Montreal,  has  re- 
cently returned  from  a  successful  trip 
through  Eastern  Ontario,  and  wil  remain 
at  the  Montreal  office  for  a  few  days. 

J.  A.  Mather,  of  New  Lowell,  was  in  To- 
ronto this  week  looking  up  bargains  in  hard- 
ware. 

James  Phymister,  of  Montreal,  secretary 
of  the  Londonderry  Iron  Co.,  was  in  To- 
ronto this  week. 

J.  M.  Roach  has  opened  up  a  new  hard- 
ware store  at  Arthur.  One  of  the  first 
things  he  wisely  did  was  to  subscribe  to 
Hardware  Merchant. 

J.  M.  Wheeler,  manager  Alabastine  Co., 
Paris,  manufacturers  of  Church's  Potato 
Bug  Finish,  was  in  Toronto  this  week  and 
made  some  large  sales  to  jobbers.  This  new 
product  is  becoming  very  popular. 

P.  Breckon  has  returned  from  Newfound- 
land, where  he  has  been  traveling  in  the  in- 
terest of  the  Metalic  Roofing  Co.,  Toronto. 
Notwithstanding  the  unsettled  condition  of 
things  in  general  on  the  island,  he  reports 
his  trip  successful,  having  secured  some  very 
good  orders. 

Robert  Green,  hardware  merchant,  of 
Chatsworth,  while  working  at  Desboro  on  a 
contract  he  was  fulfilling  for  a  metallic  brick 
siding,  fell  from  a  scaffold  some  fourteen 
feet.  His  foot  was  injured  and  he  was  badly 
shaken  up  generally,  and  for  the  next  couple 


of  weeks  his  propelling  power  will  be  a  pair 
of  crutches. 

Mr.  Armstrong,  representing  the  Rome 
(New  York)  Brass  &  Iron  Works,  was  in  To- 
ronto this  week  on  business.  "  He  is  one  of 
the  best  looking  and  nicest  men  that  comes 
in  here,"  said  one  of  Samuel,  Benjamin  & 
Co.'s  young  ladies  to  Hardware,  "  and 
we've  all  come  to  that  conclusion.  Now, 
don't  you  think  he  is  ? " 


GETTING  RID  OF   OLD  STOCK. 

I  think  if  there  is  one  thing  which  vexes 
the  hardware  dealer  more  than  another,  it 
is  the  accumulation  of  dead  stock  on  the 
shelves,  remarks  a  writer  in  Hardware 
Dealer.  To  see  from  month  to  month  the 
same  packages  remaining  undiminished  is  a 
source  of  considerable  worry  to  the  am- 
bitious merchant.  These  goods  maybe  in- 
trinsically worth  all  they  cost,  but  as  live 
assets  they  are  practically  worthless.  I  re- 
member a  hardware  dealer  who  carelessly 
allowed  a  salesman  to  take  his  order  for 
five  gross  of  foot  warmers.  The  goods  were 
well  made,  and  no  doubt  served  their  pur- 
pose admirably,  but  after  selling  less  than 
half  a  dozen  the  demand  ceased,  and  the 
balance  remained  upon  his  shelf  for  three  or 
four  years.  Finally  my  friend  made  up  his 
mind  that  he  would  get  rid  of  them  even  if 
he  had  to  donate  them  to  the  lunatic  asylum. 
They  were  intended  to  retail  for  two  dollars 
each,  and  cost,  I  believe,  about  fifteen  dollars 
a  dozen,  but  had  been  offered  at  all  sorts  of 
prices  down  to  cost  without  effecting  many 
sales.  Just  about  inventory  there  was  a 
severe  spell  of  cold  weather,  and  my  friend 
filled  his  store  window  with  the  entire  stock 
of  foot  warmers,  and  above  them  suspended 
a  large  sign  stating  their  merits  in  strong 
language  with  some  degree  of  imagination 
mixed  with  fact.  After  describing  the  uses 
and  benefits  to  be  derived  from  a  foot 
warmer,  notice  was  given  that  they  were 
not  for  sale  at  any  price,  but  would  be  given 
away  to  every  person  buying  ten  dollars' 
worth  of  goods  at  the  store  before  the  end 
of  the  month.  Before  the  time  stated  the 
foot  warmers  had  found  individual  owners, 
and  my  friend  had  largely  increased  his 
sales  during  an  unusually  dull  period. 


Pearl  Steel  Ware 

Chocolate  Steel  Ware 

White  Steel  Ware. 
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A  POETIC  IRONMONGER. 

AT  the  sign  of  the  "  Golden  Saw,"  in 
Peterborough,  says  Ironmonger,  of 
London,  the  Muse  of  rhyme  and 
verse  has  made  common  cause  with  such  un- 
poetic  things  as  tools  and  cutlery,  and  the 
genial  master  of  the  place — he  must  be 
genial  or  he  could  not  advertise  his  wares  in 
rhyming  stanzas — has  sent  us  a  specimen 
circular  wherewith  he  cheers  and  amuses  his 
patrons,  the  while  dropping  seeds  of  reason 
into  their  minds  to  fructify  into  purchases. 
We  have  not  space  for  the  whole  of  this 
ballad  of  hardware,  which  reaches  the  very 
respectable  length  of  upward  of  ioo  lines, 
but  we  may  dip  into  it  here  and  there  and 
cull  a  posy  or  two  for  remembrance.  The 
author  will  pardon  us  if  we  smooth  the  meter 
a  trifle  without  detracting  from  sense  or  flow. 
He  begins  : 

Yes,  this  is  the  "  Golden  Saw,"  as  you  see, 
Where  goods  are  sold  well  and  as  cheap  as  can  be  ; 
Knives  with  blades  from  one  to  six, 
Little  and  big — they'll  cut  thick  sticks. 

***** 
Of  table  cutlery  I  keep  a  stock, 
Loosed  or  cased  with  a  key  and  lock  ; 
Old  stag  horn  handles  for  heavy  wear, 
Or  buffalo  for  appearances  fair  ; 

Though  you'll  agree, 

That  with  ivory 
There's  nothing  for  handles  that  can  compare. 

Electro  and  silver  plate  I  keep. 

Would  you  make  a  present  ?     Give  me  a  peep. 

Of  scissors  all  sizes  I  keep  by  me, 
Nail,  button  hole  and  embroidery  ; 
For  pruning  and  paper  hanging,  too, 
Or  cutting  flowers — they're  all  on  view. 

***** 
Mechanics  and  artisans,  you  I  call  near, 
The  tools  you  require  you  are  sure  to  find  here. 
Straightedges,  calipers,  spring  dividers. 
Rules  and  bevels  and  coach  makers'  spiders ; 
Squares  of  wood,  steel  or  iron,  they're  made, 
Adapted  to  each  one's  special  trade. 

And  of  furnishing  goods  a  fine  stock  have  I, 
From  basement  to  garret — to  please  you  I'll  try. 
For  the  garden,  the  greenhouse,  the  farm  or  the  field, 
My  stores  lor  them  all  a  rich  supply  yield. 
So  kindly*look  in  from  near  and  from  far, 
And  see — Yours  most  respectfully,  A.  J.  R. 


By  the  new  tariff,  beef  and  pork  barrels 
are  now  liable  to  duty  at  the  rate  of  20  per 
cent,  ad  valorem.  Formerly  these  barrels 
were  exempted  from  duty. 
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Canadian  representative,   J\n     Hi     Si  IwlONDS 

The  Houghton 
Patent  Key 
Lock  Wrench 

Combines  strength,  simplicity  and  durability,  and  is  unequalled  for  ease  and  rapidity  of  adjust- 
ment.    Manufactured  in  all  sizes  by  THE  PARIS  TOOL,  MFG.  CO.,  LTD.,  PARIS,  ONT. 


Wall  Dusters 

Our  Wall  Duster  is  a  common-sense  article 
which  only  has  to  be  shown  to  be  sold. 
Send  for  Price  List. 

FRANK  HOLT,  81  coibome  street,  Toronto 


THE 


Eureka   Refrigerator, 

PATENT. 
Manufactured  by  the 

Eureka  Refrigerator 

Co.,  of  Toronto. 

54  Noble  St. 

Wilbert  Hooey 

Manager 

This  cut  shows  our  grocer 
refrigerator  in  three  sizes. 

We  also  keep  in  stock  a 
large  assortment  for  family 
use. 

Send  for  Catalogue. 


TORONTO  PICKET 
WIRE  FENCE  CO. 

221  River  St.,  Toronto 
Picket  and  Woven 


rPnrinn  HillLiJL 

lUIUIIg      Sendfo 
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IllIBil  till 


for  New  List 


Belt  Dressing 

GOODHUE'S  WATERPROOF 
IS  THE   BEST. 

TRY  IT.     5  and  10  lb.  tins.      TRY  IT. 


H.  D.  Simmons  &  Co. 

Western  Representatives, 

85  York  Street,  TORONTO. 
A  fall  stock  of  J.  L.  Goodhue  &  Co's  belting, 
etc.,  kept  here  for  ready  delivery  orders. 


In 


Portland  Cements  Calcined  Plaster 

Sewer  Pipes  Fire  Bricks  and  Clay 

Chimney  Linings  and  Tops       Enameled  Porcelain  Sinks 

Mortar  Stains,  and  General  Builders'  and  Contractors'  Supplies 

W.  McNALLY  &  GO. 


Carry  the  Largest  Stocks  and 
Quote  Lowest  Prices.   .   .   . 


MONTREAL 
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HARDWARE 


BUSINESS  CHANGES. 

DIFFICULTIES,ASSIGNMENTS,COMPROMISES. 

NJ.    NICHOLSON,   general     store, 
Riceville,  has  assigned. 
•  J.    D.    McKenny,    general     store, 
Westport,  has  assigned  to  W.  J.  Webster. 

Paquet,  blacksmith,  Montreal,  has  as- 
signed. 

Thos.  M.  Smith,  general  store,  Nictaux, 
N.S.,  has  assigned. 

J.  N.  Laird,  general  merchant,  Foxboro, 
has  compromised  at  40c.  on  the  dollar. 

C.  Cadeaux,  general  store,  St.  Felix  de 
Valois,  has  assigned  to  A.  Lamarche. 

Delongchamp  &  Co.,  general  store,  Mon- 
treal, have  assigned  to  Chas.  Desmarteau. 

R.  S.  Cline,  general  store,  Cornwall,  is 
offering  to  compromise  at  65c.  on  the  dollar. 

Isaac  M.  Miller,  general  store,  Saanich- 
ton,  has  satisfied  a  chattel  mortgage  lor 
$900. 

E.  W.  Bickle  &  Co.,  general  store,  Wel- 
lington, have  satisfied  chattel  mortgage  for 
$5,000. 

S.  Graham,  blacksmith,  of  Port  Perry, 
and  E.  Lyons,  of  West  Flamboro,  have 
assigned. 

N.  Vachon  &  Co.,  general  store,  Mon- 
genais,  are  offering  to  compromise  at  30c.  on 
the  dollar. 

Charles  Desmarteau  has  been  appointed 
curator  of  the  estate  of  J.  Lecompte  &  Fils, 
plumbers,  Montreal. 

J.  McD.  Haines  has  bsen  appointed  cura- 
tor of  the  estate  of  the  Wightman  Sporting 
Goods  Co.,  Montreal. 

The  creditors  of  Wm.  Calvert  have  de- 
cided to  accept  an  offer  of  50c.  on  the  dollar 
and  allow  the  bus  ness  to  continue. 

General  merchant  H.  Land,  of  Foxboro', 
has  made  an  assignment  to  W,  A.  Campbell. 
The  liabilities  are  placed  at  $12,000  and 
assets  about  the  same. 

W.  S.  Coffey,  general  storekeeper,  of  Thorn- 
bury,  has  assigned  to  J.  W.  Lawrence,  of 
John  Macdonald  &  Co.  The  liabilities  are 
small,  and  the  assets  are  expected  to  realize 
sufficient  to  cover  all  claims. 

Cunningham  &  Robertson,  Montreal, 
manufacturers  of  mouldings,  have  assigned. 
The  liabilities  amount  to  $17,000,  and  the 
principal  creditors  are  the  Ontario  Bank, 
$6,315,  and  Molson's  Bank,  $2,234. 

PARTNERSHIPS  FORMED  AND  DISSOLVED. 

McAllister,  Story  &  Co.,  hardware,  Barrie, 
have  dissolved,  and  are  succeeded  by  R. 
Story  &  Co. 

H.  &  J.  H.  Poirier,  Roxton  Falls,  have 
registered  a  partnership  to  carry  on  busi- 
ness as  general  storekeepers  ;  style,  H. 
Poirier  &  Fils. 

David  Duncan  and  Robert  Duncan,  Jr.,  of 
Montreal,  have  registered  partners  to  do 
business  as  locksmiths,  etc.,  under  the  style 
of  R.  Duncan. 

SALES   MADE  AND   PENDING. 

The  stock  of  Alex.  Smith,  general  store, 
Belmont,  has  been  sold. 


The  stock  of  E.  Hallefreund,  general  store 
and  furniture,  Minden,  has  been  sold. 

The  stock  of  Roy  &  Co.,  general  mer- 
chants, Kinmount,  has  been  sold  at  45c.  on 
the  dollar. 

The  book  debts  of  Heney  &  Bourke,  hard- 
ware, Montreal,  have  been  sold  at  25c.  on 
the  dollar. 

The  assets  of  R.  Beauvais  &  Frere,  black- 
smiths, Laprairie,  Que.,  are  to  be  sold  by 
auction  on  the  25th  inst. 

At  Sucklings'  sales  rooms  the  hardware 
stock  of  H.  J.  Hallarn,  Queen  street  west, 
Toronto,  amounting  to  $1,600,  was  sold  for 
$300. 

The  stock  of  J.  M.  French  &  Co., Toronto, 
was  offered  for  sale  at  Suckling's  rooms,  To- 
ronto, but  was  withdrawn.  The  manner  of 
disposing  of  it  has  not  yet  been  decided. 

CHANGES. 

J.  M.  Donaldson,  blacksmith,  Nanaimo, 
has  been  succeeded  by  Craig  Bros.  &  Co. 

A.  Koenig  has  sold  his  general  store 
business,  New  Hamburg,  to  Fred.  Goebel. 

C.  H.  Gordon  &  Co.,  general  store,  Stan- 
stead  Junction,  has  sold  out  to  J.  H.  Mer- 
rill. 

FIRES. 

W.  H.  Scott,  general  store,  Shawbridge, 
has  been  burnt  out. 

Jas.  Stephens,  implement  agent,  Shaw- 
bridge, has  been  burnt  out. 

H.  C.  Chappel,  hardware  and  tinware, 
Hamilton,  was  partially  burnt  out. 

The  E.  R.  Burns  Saw  Co.,  Toronto,  was 
partially  burnt  out.  Loss  fully  covered  by 
insurance. 

On  May  16th  fire  destroyed  the  Oakville 
Tent  and  Tarpaulin  Company's  works. 
The  stock  was  worth  $3,500,  and  the  in- 
surance $2,500. 

The  G.T.R.  oil  storehouse  at  Barrie  was 
burnt  early  on  the  morning  of  May  nth. 
About  50  barrels  of  coal  oil,  besides  a  lot 
of  empties  owned  by  a  local  oil  merchant, 
were  consumed.  Loss  about  $500  ;  no  in- 
surance. 


SOMEWHAT  PESSIMISTIC. 

"  There  is  a  fair  business  doing  all  round  in 
the  wholesale  and  jobbing  houses,"  said  the 
representative  of  a  prominent  wholesale 
house.  "  Dealers  are  buying  the  same  as- 
sortment as  they  have  done  in  the  past,  but 
we  do  not  get  big  orders  like  we  formerly 
did.  There  seems  to  be  a  great  fear  of  over- 
stocking, and  where  the  retailer  used  to 
order  a  gross  he  now  wants  a  dozen.  AH 
through  the  country  they  are  buying  from 
hand  to  mouth,  and  just  sufficient  to  keep 
their  stocks  up.  In  fact  many  of  the  dealers 
through  the  country  have  let  their  stocks 
run  down  fearfully  low,  and  are  grumbling 
and  waiting  for  better  times.  It  is  my  sin- 
cere hope  that  they  will  soon  see  the  im- 
provement that  they  are  waiting  for,  but  I 
must  say  some  of  them  would  be  in  a  poor 
shape  to  meet  any  demand  that  did  turn  up." 


SPORT  FOR  SPORTING  MERCHANTS 

MOST  people  like  a  good  Horse  race, 
and  hardware  men  as  much  as  any- 
body else.  Even  a  contest  between 
a  couple  of  old  "nags,"  without  either  train- 
ing or  breeding,  is  sure  to  have  its  attractive- 
ness for  some.  But  how  much  more  so  will 
be  the  spring  meeting  of  the  Ontario  Jockey 
Club,  which  opens  Tuesday  next  at  the 
Woodbine. 

The  only  thing  that  can  dampen  a  meet 
of  the  Ontario  Jockey  Club  and  disappoint 
its  patrons  is  the  weather,  but  the  clerk  of 
the  weather  is  beneficent  in  this  respect.  As 
a  rule,  when  he  does  bring  up  the  rain 
clouds  he  only  allows  them  to  shed  enough 
of  their  contents  to  lay  the  dust. 

What  the  Derby  is  to  England,  the  spring 
meeting  of  the  Ontario  Jockey  Club  is  to 
Canada.  In  fact  it  may  appropriately  be 
termed  the  Canadian  Derby.  At  any  rate 
it  attracts  sportsmen  and  horsemen  from 
hundreds  of  miles  around — from  the  United 
States  as  well  as  Canada.  And  that  they 
are  satisfied  is  evidenced  from  the  fact  that 
they  come  again  and  bring  with  them  their 
"  sisters  and  their  cousins  and  their  aunts  ;" 
that  is  the  sportsmen  do.  Yes,  and  even  the 
horses  do  occasionally. 

The  program  of  events  promises  to  be  as 
interesting  as  any  of  its  predecessors.  Here 
is  a  rough  outline  of  it  : 

Tuesday,  May  22 — Trial  Purse,  Juvenile 
Scurry,  Woodbine  Steeplechase,  Queen's 
Plate,  Walker  Cup,  Welter  Selling  Race. 

Wednesday,  23 — Grand  Stand  Purse, 
Breeders'  Stake,  Royal  Canadian  Hurdle, 
Scarboro'  Plate,  Hunters'  Flat  Race,  Flash 
Stakes. 

Thursday,  24  (Queen's  Birthday)  —  Don 
Purse,  Woodbine  Nursery  Stakes,  Redcoat 
Race,  Toronto  Cup,  Stanley  Produce  Stakes, 
Hotel  Plate. 

Friday,  25 — Ladies'  Purse,  Maple  Leaf 
Stakes,  Street  Railway  Steeplechase,  Handi- 
cap, Woodstock  Plate,  HelterSkelter  Chase. 

Saturday,  26 — Norway  Purse,  Tyro  Purse, 
Dominion  Handicap,  Redcoat  Race,  Violet 
Handicap,  Consolation  Race. 


A  USEFUL  RECIPE. 

A  fireproof  and  waterproof  substitute  for 
paint,  for  use  in  boiler  and  engine  rooms, 
consists  of  six  quarts  of  freshly  slacked  lime, 
well  sifted,  to  which  is  added  one  quart  of 
rock  salt  and  a  gallon  of  water,  the  mixture 
being  then  well  boiled  and  skimmed  clean. 
To  five  gallons  of  this  mixture  are  added  a 
pound  of  alum,  half  a  pound  of  copperas 
(stirred  in  slowly,)  three-quarters  of  a  pound 
of  potash,  and  four  quarts  of  fine  sand  or 
hardwood  ashes,  well  sifted.  To  this  may 
be  added  any  coloring  material  desired.'  It 
is  said  to  be  as  durable  as  slate,  and  to  bs 
especially  applicable  to  brickwork  and  simi- 
lar surfaces. — Canada  Lumberman. 


HARDWARE. 
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HOW  TO  COLLECT  BILLS. 


66 
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THINK  about  all  that  can  be  said 
about  collecting  is  that  the  easiest 
time  to  make  a  collection  is  the 
minute  an  account  is  due,"  observed  an  im- 
plement dealer  to  the  St.  Paul  Trade  Joor- 
nal.  "  Perhaps  if  there  was  any  better  time 
to  make  collections  it  is  when  you  sell  the 
goods ;  but  there  is  a  way  in  which  people 
sell  goods  sometimes  that  makes  a  man 
slow  in  paying.  In  other  words,  if  a  cus- 
tomer can  be  impressed  with  the  idea  that 
he  is  buying  what  is  worth  iooc.  on  the  dol- 
lar and  really  is  mighty  valuable,  and  that 
it  ought  to  be  paid  for  in  cash  very  quick,  it 
is  a  pretty  good  way  to  make  collections. 
The  average  dealers  are  not  careful  enough 
about  having  a  definite  time  stated,  and  im- 
pressing upon  a  customer  that  they  are  very 
anxious  to  have  pay  at  that  particular  time  ; 
and  a  pretty  good  way  to  do  is  to  say, 
1  Now  I  have  got  to  make  my  payments  at 
that  time,  and  shall  expect  my  money.' 
That  is  to  say,  it  is  just  as  well  for  a 
customer  to  understand  that  the  dealer  can- 
not meet  his  obligation  unless  the  customer 
meets  them  to  him.  It  is  not  necessary  to 
go  out  to  abuse  anybody.  There  are  a  great 
many  people  who  make  that  mistake  ;  they 
think  that  it  is  necessary  to  abuse  a  customer 
in  order  to  get  him  to  pay  it.  Now,  the 
fact  of  it  is,  that  the  right  way  to  make  col- 
lections is  to  urge  your  own  need.  You  need 
money,  and  get  the  man  in  sympathy  with 
your  own  needs,  and  you  will  make  collec- 
tions. One  of  the  best  ways  in  the  world  to 
make  collections  is  to  get  into  sympathy 
with  the  man.  If  he  says  he  is  hard  up  you 
can  tell  him  you  are  a  great  deal  harder  up  ; 
you  can  impress  that  upon  him  in  such  a 
way  that  he  will  make  an  effort  to  pay  when 
he  would  not  in  any  other  way.  And  then, 
as  I  said  before,  impress  upon  the  customer 
when  the  goods  are  sold,  that  you  expect 
the  money  at  that  time,  because  you  have 
got  to  have  it  at  that  time.  I  believe  that 
while  there  are  other  ways  of  collecting,  at 
the  same  time,  and  in  a  general  way,  that  it 
is  a  pretty  good  way  to  get  at  it." 


A  NEEDED  ORGANIZATION. 

IT  has  been  said  that  any  evil,  li  it  is  only 
bad  enough,  is  likely  to  suggest  or  pro- 
vide its  own  remedy,  says  Frank  Wood- 
row  in  Age  of  Steel.  This  truism  has  had 
its  historic  verifications,  and  it  would  not  be 
outside  the  line  of  evolution  if  the  evils  grow- 
ing out  of  the  past  and  present  labor  troubles 
should  make  their  own  remedy  plain  and 
imperative.  For  reasons  that  were  perfectly 
logical  under  conditions  then  existing,  trades 
unions  and  kindred  organizations  had  their 
special  mission  and  fitness  for  the  occasion. 
Their  abuses  and  sins  do  not  affect  the 
verity  of  their  necessary  existence  nor  the 
equity  of  their  original  purpose.  They  have 
long  survived  the  probationary  period  of  in- 
fancy  in  which  the  weakling  dies  and  the 


virile  live.  If  they  had  beenaltogetheruseless, 
idiotic  and  hurtful,  time  and  common  sense 
would  long  ago  have  removed  the  useless 
wart  from  the  social  face.  As  it  is  they  have 
multiplied  in  number,  increased  in  force,  and 
become  prominent  factors  in  national  life. 
In  many  cases  they  have  been  gorged  with 
ignorant  and  undisciplined  elements.  The 
idea  of  self  protection  and  social  betterment 
was,  however,  lucid  enough  to  the  most  ob- 
tuse ;  the  danger  came  in  when  manage- 
ment and  methods  were  beyond  the  ordinary 
capacity,  and  the  floor  was  left  to  men  who 
might  be  simply  indiscreet,  naturally  and 
helplessly  impulsive,  or  deliberately  intent 
on  securing  personal  benefits  by  ai  rant  dema- 
goguery.  From  such  influences  have  come 
discord,  discontent,  blind  and  futile  strikes, 
and  the  general  disturbance  of  industrial 
conditions.  So  much  and  so  often  has  this 
eruption  been  manifest  that  the  conviction 
is  slowly  formulating  itself  in  the  public 
mind  that  there  is  yet  a  button  missing.from 
the  coat,  and  that  the  organization  necessary 
to  something  like  harmony  has  not  yet  made 
its  appearance. 

There  is  a  one-sidedness  in  the  matter  of 
organization  as  it  now  stands,  that  however 
essential  to  self-protection,  is  incomplete 
when  isolated  or  hostile  in  relationship  to 
the  opposite  side.  We  are  of  opinion,  and 
have  repeatedly  insisted  on  it,  that  the  situa- 
tion as  it  is  to-day  demands  the  co-operation 
of  both  sides  to  be  just  to  either.  This  is 
sticking  close  to  the  text,  and  until  it  be- 
comes a  cardinal  doctrine  in  industrial  life 
we  may  have  side  organizations  by  the  score 
and  still  suffer,  and  for  ever  suffer,  from  in- 
dustrial friction  and  conflict,  so  long  as  one 
has  to  pay  wages  and  another  to  earn  them. 

It  is  among  one  of  the  excellent  signs  of 
the  times  that  an  attempt  is  being  made  to 
bring  employers  and  employes  together  in  a 
mutual  organization.  This  strikes  the  key- 
note of  the  situation.  To  make  the  idea 
practical  a  preliminary  industrial  conference 
was  recently  held  in  the  council  room  of  the 
Statistical  Society,  London.  The  Daily 
News  outlines  the  scheme  as  follows  :  "The 
first  step  was  an  invitation  to  twenty  em- 
ployers, signed  by  T.  W.  Bushill,  manufac- 
turing stationer,  Coventry  ;  R.  A.  Had- 
field,  Steel  Foundry  Company,  Sheffield  ; 
T.  B.  Johnston,  pottery  works,  Bristol  ;  W. 
L.  Robinson,  tar  distiller,  West  Bromwich  ; 
E.  T.  Scammel,  of  the  Devonshire  Trading 
Company,  Exeter;  and  G.  Thomson,  woolen 
manufacturer,  Huddersfield.  The  objects 
to  be  kept  in  view  were  thus  summarized  : 
i.  To  promote  har.nony  between  employers 
and  employed  by  affording  opportunities 
for  each  side  to  obtain  a  better  understand- 
ing of  the  other's  aims  and  difficulties,  and 
to  realize  in  larger  measure  their  common 
interests.  2.  To  discuss  means  by  which, 
without  detriment  to  business,  the  condi- 
tions of  labor  and  the  opportunities  of 
workmen   may  be  improved  ;  and  to  mike 


known  by  a  monthly  journal  and  otherwise 
the  results  of  experiments  in  this  direction. 
3.  To  foster  the  establishment,  as  the  way 
opens,  of  local  branches  in  the  different  in- 
dustrial and  agricultural  centres.  Although 
the  employers  were  not  expected  to  commit 
themselves  to  anything,  the  special  points 
mentioned  for  consideration  were  length  of 
workday,  irregularity  of  employment,  em- 
ployment of  married  women,  sanitary  con- 
ditions for  working,  profit-sharing,  and  in- 
ternational industrial  relations. 

"  Simultaneously  similar  invitations  went 
out  to  twenty  workpeople,  signed  by  R.  Hal- 
stead,  calico  weaver  ;  A.  J.  Pearce,  Amal- 
gamated Society  of  GeneralToolmakers  and 
Machinists  ;  A.  Quance,  secretary  of  Coven- 
try Trades  Council;  Miss  Annie  Shuffle- 
botham,  Women's  Guild  of  Co-operators  ; 
Ed.  Trow,  member  of  the*  Royal  Commis- 
sion on  Labor,  and  S.  Uttley,  secretary  of 
the  Sheffield  Federated  Trades  Council. 
The  points  mentioned  in  the  document  for 
consideration  were  the  same  as  those  in  the 
employers'  circular,  with  the  difference  that 
the  item  'profit-sharing'  was  omitted." 

This  movement  was  started  by  some 
broad-minded  employers;  a  numberof repre- 
sentative working  men  fell  in  with  the  sug- 
gestion, and  a  joint  association  was  proposed 
to  unify  the  common  interests  of  both  by  a 
strongly  organized  industrial  union.  It  is 
worthy  of  note  in  connection  with  this  move- 
ment that  R.  A.  Hadfield,  the  president  of 
the  conference,  has  achieved  distinction  in 
metallurgical  science.  In  reference  to  this 
new  movement,  it  might  be  apt  and  pertin- 
ent to  quote  the  old  timely  advice,  "  Go 
thou  and  do  likewise." 

SITUATIONS  WANTED. 

ASSISTANT,    WITH    8    YEARS'    EXPERIENCE; 
good  stockkeeper ;  A  i  references ;  wants  a  posi- 
tion.   Address  F.  K.,  Hardware  Office. 

BOOKKEEPER  OPEN  FOR    RE-ENGAGEMENT. 
Experienced.     References.    Address  E.  D.,  Hard- 
ware Office,  Toronto.  (21) 


Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of  Hot   Pressed 
Nuts,  Square  and  Hexagon 
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HARDWARE, 


Clothes  Wringers 

"Leader"  Barrel  Churns 
"Dowswell"  Washers 

"Queen  and  Domestic"  Mangles 

DOWSWELL   BROS. 

SUCCESSORS  TO 

Peerless  Manufacturing  Co. 
HAMILTON,    -    CANADA 


Write  for  Prices  and  Discounts. 
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RAMSAY'S 

PURE 
WHITE  LEAD 
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Parmenter  &  Bulloch 


Manufacturers  of 


Rivets,  Burrs,  Wire  Nails 

Of  every  Description 

Carpenters'  Braces,  and  o:her  Hardware  lines. 

SPECIALTIES  : 

Tubular,    and  Bifurcated    or    Slotted   Rivets,    I  acing 

Studs,  Rubber  Arctic   and  Leather   Shoe  Buckles,  and 

Shoe   Braces.  Write    for    Illustrated    Catalogue    and 

Price  List.  

Head  Office  and  Works :  GANANQQUE,  NT. 

branch  warehouse: 

32  and  34  St.  Dizor  St.,  Montreal 

ADAM   HOPE 
&  CO., 


Offer  for  Sale 


HAMILTON 


"Pioneer"  and  "Sloss" 

PIG   IRON 

These  are  fine  foundry  irons,  being  strong 
and  large  scrap  carriers. 

Also  all  tbe  well-known 

Scotch  Brands, 

Broken  Car  Wheels, 
and  Railway  Cast  Scrap. 


HACK-TRICYCLE  IN  WASHINGTON. 

CYCLING,  for  profit  as  well  as  pleas- 
ure, is  perhaps  more  practiced  in 
Washington  than  in  any  other  city 
in  the  country,  and  it  has  some  odd  devel- 
opments that  strike  the  visitor  with  both 
surprise  and  amusement,  remarks  a  contem- 
porary. The  smooth,  asphalt  paved  streets 
and  park-like  roads  reduce  the  labor  of  pro- 
pelling a  cycle  to  a  minimum,  and  one  sees 
bicycles  and  tricycles  with  all  sorts  of  at- 
tachments and  arrangements  for  the  carry- 
ing of  packages  which  in  worse  paved  and 
less  crowded  cities  would  call  for  the  services 
of  a  horse  and  wagon.  Workmen  ride  to 
work  on  bicycles,  carrying  their  kits  of  tools, 
even  to  pails  of  paint  and  small  plumbers' 
stoves,  ba  anced  on  a  shelf  in  front  of  the 
machine.  One  workman  surprised  a  visitor 
recently  and  amused  the  residents  by  padd- 
ling along  Pennsylvania  avenue  with  atwelve- 
foot  ladder  slung  fore  and  aft  on  his  safety 
bicycle.  Groceries  and  family  supplies  are 
delivered  by  bicycle. 

But  the  oddest  thing  in  cycles  that  a  re- 
cent visitor  to  the  capital  saw  was  a  big  tri- 
cycle with  seats  for  passengers,  protected  by 
an  awning,  and  a  large  platform  for  trunks, 
which  was  plying  for  hire  at  one  of  the  rail- 
road depots,  in  sharp  competition  with  the 
hacks.  The  machine  was  stroDgly  but 
lightly  built,  with  two  large  wheels,  the  size 
of  buggy  wheels,  one  on  either  side,  and  a 
smaller  wheel  in  front.  It  was  propelled  by 
a  powerful  negro,  who  sat  between  the  big 
wheels.  In  front  of  him  was  a  broad,  wide 
seat,  affording  ample  room  for  two  persons, 
and  in  front  of  that,  over  the  small  wheel, 
was  a  platform  which  would  hold  two  or 
three  trunks.  An  awning  was  rigged  over 
the  whole  concern  like  a  buckboard  cover. 
The  negro,  who  was  the  owner,  said  he  does 
a  good  business  and  makes  a  good  living 
conveying  passengers  between  the  depots 
and  the  hotels.'  Sometimes  he  takes  visitors 
on  a  tour  of  the  city,  for  which  purpose  the 
machine  seems  particularly  well  adapted,  as 
the  passengers  have  an  unobstructed  view, 
while  the  "  driver  "  delivers  his  descriptive 
oration  about  Washington,  its  celebrities 
and  abodes,  easily  into  their  ears  from  be- 
hind, instead  of  by  leaning  down  and  back- 
ward, at  the  risk  of  numerous  collisions,  as 
the  carriage  drivers  do.  The  machine  did 
not  appear  to  be  geared  differently  from  an 
ordinary  tricycle,  and  the  "driver"  said  it 
was  not  at  all  hard  to  propel,  even  with  a 
big  load.  It  steered  perfectly,  and  would 
turn  in  almost  its  own  length.  There  seems 
here  to  open  a  vista  of  possible  pleasure  to 
people  who  enjoy  riding,  but  who  cannot 
afford  to  keep  a  horse  and  carriage,  and 
will  not  trundle  a  cycle.  Why  shouldn't  the 
citizen  of  modest  meins  keep  his  landau- 
tricycle  and  have  his  man-servant  "drive  " 
him  around  the  park  in  it  ?  The  idea  of 
such  a  development  of  the  bicycle  is  not  at 
all  preposterous. 


BERGER  BROS. 


Tinners'  Hardware 
and  Roofers'  Supplies. 


The  best  Eave  Trough  Hangers  and  Pipe  Fasteners 
on  earth.  Berger's  Long  Eave  Gutter,  Pipe  Hooks  and 
Fasteners  of  every  description.  Also  Ridging,  Crest- 
ings,  Finals,  Registers  and  Ventilators.  Don't  buy  un- 
til you  have  our  price.     Samples  and  catalogue  free. 

237  ARCH  ST.,   PHILADELPHIA,    PA. 


Canada  Iron  Furnace  Co.,  Ltd. 

Manufacturers  of 

CHARCOAL   PIG   IRON 

MONTREAL. 

BRAND  "C.  |.  F."  THREE 

PLANTS  AT 

Radnor  Forges,  Que. 
Lac  a  lac  Tortue. 


Three  Rivers. 
Grand  Piles. 


GEO,  E.  DRUMMOND, 

Managing  Director  and  Treasurer 


§  DON'T  PAINT  | 

^  your  house  until  you  have  Es 
S=  sent  for  our  1894  sample  ^ 
^  card,  showing  24  harmoni-  ^ 

»-    rmc    pnmhinatinns  in  P.f»lnr»R.     ~"^ 


^r  home. 

£=         JOHN  LUCAS  &  CO.  * 

^  Philadelphia,  New  York,  Chicago  ^ 


"Asbestos  Stove  Pipe  Thimble."  Light 
strong,  will  not  crack  with  heat,  easily  placed,  fire  proof, 
universally  used  where  known.  Manufactured  by  THE 
COLLINS  MFG.  CO.,  84  Adelaide  East. 


HARDWARE. 


25 


You  Lose  More  Than  We  Do 


If  you  do  not  buy  a  copy 
of  "  Ideas  for  Hard- 
ware Merchants '  at  50 
cents 


JUST  HALF  PRICE 


Starting  a  Hardware  Store. 

What  Hardware  Dealers  May  Sell. 

System  in  the  Store. 

The  Holiday  Trade  in  Hardware. 

The  Parable  of  a  Foolish  Trader. 

More  About  Advertising. 

The  Value  of  Price  Lists. 


•     •        •     • 


CONTENTS: 

Behind  the  Desk. 
Ratio  of  Stock  Expenses  to  Sales. 
The  Use  of  a  Store  Window. 
The  Successful  Merchant. 
Cordiality  Between  Competitors. 
The  Commercial  Value  of  a  Smile. 
Books  for  Hardware  Men. 


Hints  about  Inventing. 
Retail  Advertising. 
John  Jones,  Jr. 
Business  Education. 
The  Other  Half. 
Cash  or  Credit  ? 

Etc.,  Etc.,  Etc. 


On  receipt  of  Fifty  Cents  this  valuable  work  will  be  forwarded  you, 
postage  prepaid.     Edition  limited. 


The  J.  B.  McLean  Publishing  Co. 

1 0  Front  Street  East 

Toronto. 
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TELEPHONE    1780. 


J.  H.  FARR  &  CO.  «e&js  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,  Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 

8  to   16    MORSE    STREET,        -         -        TORONTO,     ONT. 


For  Iron  Fencing, 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


W.  &  S.  BUTCHER,  Sheffield,  England,  Makers  for  over  ONE  HUNDRED  YEARS 

of  the    celebrated    "WADE    &    BUTCHER"     Razors,    and    the    Original   Manufacturers 
of  Hollow  Ground  Razors,  can  with  confidence  highly        /^->.  (^T&Sct frX*!?  f\  r?  ~W 

recommend  their  goods  and  particularly  their  v2/  Qjjinav^Sflg a^T^"  7f$ 
Brand  as  being  the  most  perfect  Extra  Hollow  Ground  Razors  ever 
manufactured  and  especially  suited  for  the  use  of  Barbers  and  for  priv- 
ate use.  Genuine  Razors  are  marked  with  one  of  the  following  Corpor- 
ate Trade  marks  : 


WADE  &  BUTCHER, 
SHEFFIELD,  ENGLAND. 


OR 


OR 

FOR  SALE  BY  AIX  DEALERS  IN  HARDWARE,  CUTLERY  and  FANCY  GOODS 


JAMES  HUTTON  &  CO.,  Agents, 


Montreal 


CURRENT    MARKET    QUOTATIONS 


METALS. 


Tin. 

Liamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  20,    21 
Straits "     ....  20.    21 

Tin  Plates—  Charcoal  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes $5  50  $5  75 

I.X.,           "          6  75    7  00 

I.X.X.,       "           8  00    8  25 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 3  75    4  00 

IX.,           "            4  75    500 

IX.X.,        "            5  75    6  00 

I.XXX.,     "             6  75    7  00 

D.C.,  12)xl7         3  50    3  75 

DX 4  50    4  75 

D.X.X.        "            4  75    5  CO 

Note. -Other  brands  might  be  shaded 

by  25c.  per  box. 

Coke  Plates— Bright 

Bessemer  Steel — 

I.C.,  usual  sizes   3  35    3  50 

I.C.,  special  sizes 3  60    3  75 

Charcoal  Plates—  Terne. 

Dean  or  J.G.  Grade— 

I.C.  20  x  28,  112  Bheets   . .     fi  75    7  00 

I.X.  Terne  Tin 8  75    9  00 

Old  process  I.C 13  00 

••  »      I.X 16  0t 

Charcoal  Tin  Boiler  Plates. 

Oooklev  Grade—  Per  lb. 

X.X.",  14x56,  50  sheet  bxs  ) 
'        14x60,  "  >  6c,    6jc 

1-1x65,  ) 

Tinned  Plates 

72x30  up  to  24  gauge 6J    6) 

26        "     6}    7 

28        "     7J     7) 

Iron  and  Steel. 

Base  Price 
Common  Bar,  per  100 lb  ..  $1  85  1  90 
Refined      "  "  ..     2  35    2  65 

Horse  Sboe  "  "  ••    2  60    2  75 

Band         ;;      •;        » « 

Hoop  2  40 

Swedish        »          "            -.4  00    4  25 
leigh  Shoe  Steel 2  50 


Tire  Steel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb   0  10    0  14 

Russian  Sheet        "       0  10 J  0  11 

Tank  Platesl-5  and  thicker  2  00    2  25 

Boiler  Rivets 4  50    5  00 

Boiler  Tubes. 

i-inoh    10)c 

-inch 13) 

Steel  Boiler  Plate. 

\  inch  $2  45 

16    "      2  35 

^      «'     nd  thicker 2  25 

Sheet  Iron, 

8  to  20  gauge  2  50 

22  to  24      "      2  35 

26  "      *  45 

28  "      2  65 

Canada  Plates. 

Alldull 2  50    2  55 

)  polished 2  55    2  60 

All  Bright  2  85 

Iron  Pipe. 

Wrought  67)  to  70  and  10  p.e. 
Galvanized,  45  to  50  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  57)  p.c. 

Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 4),  4| 

26gauge,  "'       4},  5 

28      "  "        5,    5) 

Gordon  Crown— 

16  to  24  gauge,  per  lb  4J,  41 

26gauge,  "         i\,  4f 

28      "  "         

Note — Cheaper  grades  about 

per  lb  lesB. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 


4J-  - 
4J,  5 
\  cen 


6    6  3-5 


5-16  ' 

% 

7-16 

% 

% 


...9  4-5 


Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    165 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 


u 

4 

n 

3 

n 

5  90 
2  70 


0  50 


1  10 


Copper — Ingot. 

English  B.  S  ton  lots  0  10)  0  11 

Lake  Superior  0  10)  0  11 

Bolt  or  Bar. 

Cut  lengths,  round,  J  to  I  in.  $0  £0  $0  22 
"  round  &  square 

1  to  2  in 0  19    0  21 

Vote— Complete,  lengths  abou.  Ifteen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

Untinned,  14  oz,  and  light, 
16  oz,  14x48  and  14x60 $0  15    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  16    0  17 

Note — Extra  for  tinning,   2  cents  per 

pound,  and  tinning  and  half  planishing 

3  cents  per  pound. 

Planished  and  tinned,   14x 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 

4x6  ft,  25  to  30  lb  ea,  per  lb..  0  18    0  19 
"        35  to  45      "  "        ..  0  16    0  17 

"       50  lb  and  above  per  lb  0  15    0  15} 
Boiler  it  T.  K.  Pitts. 

Plain  Tinned   per  lb 0  19 

Spun  "         0  21 

Wire. 
Pure,  in  coils— 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  18  0  20 

27  to  30      "      ..  0  20  0  21 

"  "        30  and  up 0  23  0  26 

Sheets,  hard-rolled  2x4  ft...  0  21  0  23 

Zinc  Spelter. 

Foreign,  per  lb 0  041  0  04J 

Domestic    "     0  04$  0  04$ 

Zinc  Sheet. 

5  c wt  casks 0  05    0  05) 

Part  casks 0  05)  0  05 j 

Lead. 

Imported  Pig,  per  lb 0  2j    0  02g 

Domestic  "       0  02* 

Bar,  1  pound 0  04* 

Sheets,  2}  lbs,  sq.  ft,  by  roll  0  04)  0  04$ 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  04)  0  04) 

Note— Cut  Bheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  30  p.c. 
discount. 


Note— Cut  lengths,  net  price  ton  lots 
30  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  7)e. 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  14    C  15 

Standard  0  13    0  14 

Wire 0  17    0  19 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's.perlb  $0  101  0  11 

Other  makes"    0    9$  0  10 

White  Lead. 

Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  cwt     4)  4  75 

No.  1  Do "  4  50 

No.  2  Do "  4  25 

No.3  Do "  4  CO 

Prepared  Paints. 

(In  ),  )  and  1  gallon  tins.) 

Pure,    pergallon $105 

2nd  qualities    "      0  90 

Barn(inbbls)  0  80     0  90 

Colors  In  Oil. 

(25  lb  tius,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre   0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green    0  09 

Chrome    "        0  08 

French  Imperial  Green  0  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwtl  35  1  40 
"      (J.F.L.S.)"        "  2  75 

"  "      Roval        "       *'  1  10  1  15 

Venetian  Red,  (best)  "  "  1  80  l  90 
English  Oxides  per  cwt  3  00  3  25 
American  "  )  ,.  „  .  25  .  „0 
Canadian    "     $  1  25  l  jo 

Paris   Green,  per  lb  0  12)    0  15 

Burnt  Sienna,  pure,  per  lb 0  08) 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  rtlack  "       0  09 

Chrome  Yellows  "      0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greens  "      0  12 

Golden  Ochre  0  03} 
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Tarnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  69 

Extra        '  "        0  90 

Brown  Japan  "        0  65 

Brown  Japan,  Turpentine  p.  gal.  0  85 
No.  1  Carriage  •'       1  30 

Gold  Size  Japan      per  gal.  1  00    1  20 
Pure  Orange  Shellac      "       1  95    2  05 

Hard  Oil  Finish       130 

Oil  Shellac 140 

White  Shellac 2  25 

Linseed  Oil  (in  bbls) 

Raw,    pergal 0  53i  Gongs  Sargant' 

Boiled        ''       0  56* 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal    0  41    0  42 

Castor  Oil. 

Best,  per  lb 0  06g  0  07 

Cod  Oil. 

Cod  Oil,  per  gal 0  50    0  51 

Gtue(in  bbls) 

Common,  0  07}  0  08 

French  medal 0  09i  0  (9* 

Cabinet,  sheet 0  11    0  12 

White,  extra  0  16    0  18 

Gelatine  0  20    0  30 

Strip   0  16    0  18 

Coopers    0  19    0  20 

Alclear 0  09 

Liquid  Glue — F.  LePage's,  dis.  20  to 
25  per  ct.  off  list;  Munn's,  dis.  25  to  30 
per  cent,  off  list. 


HARDWARE. 


Axle  Grease. 

Per  gross  7  00  13  00 

Bath  Tubs. 

Zinc  discount 4  00    4  50 

Copper,  discount,   40  and  10  to  40  pc. 

off  Revised  list. 
Steel  Clad  20  p. c.  dis. 

Bells—  Band, 
Brass,   60    to  66§. 
Nickel  50  and  10  to  60  p.o 
Door. 

i 5  50    8  00 

Peterboro,  dis.  50  per  cent 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00    5  00 

House, 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  perdoz  , 3  35    4  75 

Moulders'    "      7  50  10  00 

Blacksmiths'  discount  35,40  percent 
Belting. 

Agricultural,  50  per  cent. 
No.  1,  leather,  dis.  40  &  5  per  cent. 
Best,  ditto,  30  to  33*  percent. 
Bench  Stops. 

Perdoz 5  00    6  00 

Bits — Auger. 
Gilmour's  dis  60  per  cent. 
Excelsior,  discount  60percei.«,. 
Rockford  Common,  65  to  65  and  5  p.c. 

"       Perfection,  50  and  10  per  c. 
Jenning's  Gen,  net  list  to5p. cent  dis 
Car 


Carpet  Sweepers. 

Bissell,  per  do z 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Kapids,       "       30  00    33  00 

Cartridges— See  Ammunition . 
Castors. 
Bed,  new  list,  dis.  50pc.  >  to  50  and  5 
Plate  dis.50pc.  $     percent. 

Cattle  Leaders. 

No  31  and  32,  per  gross 8  50  1125 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  1  10 

Queenston      "  1  10 

Napanee  "  i  10 

Chalk. 
Carpenters'  Colored,  per 

gross  0  45    0  75 

White,  lump,  per  owt  0  60    0  65 

Red 0  05    0  06 

Crayon,  por  gross   0  14    0  18 

Chisels — Socket,  Framing  and  Firmer 
American, dis  70  per  cent. 
Canadian,  dis   35  per  cent. 

Tanged  Firmer  per  doz 0  85     4  00 

Churns 


Glass. 

—  Window. 

Box 

Price. 

Double 

St 

ar. 

Diamond 

Size 

Per 

Per 

Per      Per 

United 

50  ft 

100  ft. 

50  ft.  100ft. 

i  nches 

16  to  25 

1  20-25 

2  40 

1  75       .... 

26  to  40 

1  40 

2  70 

2  00       .... 

41  to  50 

3  10 

....       4  50 

57  to  60 

3  40 

....       5  00 

61  to  70 

3  70 

....       5  50 

71  to  80 

4  10 

....       6  25 

81  to  85 

4  50 

....       7  00 

86  to  90 

....       8  00 

91  to  95 

....       9  CO 

96  to  100 

....     10  00 

Pilkington. 
[Discount  10  p.c.  off  for  box  lots,  and 
10  and  5  for  10-box  lots.] 
Ordinary, 
st  break $3  65 


Ammunition —  Cartridges . 
B.  B.  Caps,  50  and  5  per  cent. 
Kim  Fireristol,  dis.40to45  p.c.  Amer. 
Rim  Fire  Cartridges,  Dom.  50  &  5  p.c. 
Rim  Fire,  Military,  net  list,  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per  Gilmour's,  47*  to  50  per  ce.it 

cent.,  Amer.  Expansive 

Central  Fire  Cartridges,  pistol  sizes 

Dom.  30  per  cent. 
Central    Fire    Cartridges 

and  military,  15  and  5  per  cent,    "                                   Gimlet 
Central  Fire,  Military  and  Sporting,    clark.s  perdoz 0  65 

Amer.  net  list.     B.B.  Caps,  discount    Diamond,  Shell  "      100 

45  p.c.    Amer.  Nail  and  Spike,  per  gross    2  25 

Loaded  and   empty  Shells,  "  Trap  " 

and  "  Dominion  ' '  grade,25  p.c 


Clark's,  15  per  cent, 
sporting    Excelsior,  10  per  cent. 


0  90 

1  50 
5  20 


Shot. 


Blacking,  (Catchpole's), 

No.l,  Egyptian  Blacking. 9  00 

"2,  ^'  "  4  50 


Blind  Rollers. 

Annex    perdoz.     125 

1  35' 
"  1  12 


0  15 


Canadian,  common,  15  per  cent. 
Brass  Shot  Shells,  55  and  10  p  c 
Primers,  30  per  cent. 

Wads. — Baldwin's. 

per  lb    Mascot    . 
Best  thick  white  felt  wadding,  Erminie 

Bes^thickTown  'or  grey 'felt  *  °°  Blind  and  Bed  Staples 

wads,  in  *  lb.  bags 0  70   All  sizes,  per  lb 0  11 

Best  thick  white  card  wads,  in  Bolts. 

boxes   of   500    each,    12   and  Carriage,  dis,  70. 

smaller   gauges 0  99    Tire,  dis' 60  to  60  and  10  per  cent 

Best  thick  white  card  wads,  in  Stove  dis    f.O  p  c 

boxes  of  500  each,  10 i  gauge.....  0  35   Eleva'tor.'dis.,  35  to  40  p.  c. 
Best  thick  white  card  wads,  in  Machine,  dis.,  70  to  70  and  10  per  cent 

boxes  of  500  boxes,  8  gauge 0  55  •./«■•_. 

Thin  card  wads  in  boxes  of  1000  Boring  Machines. 

each,  12  and  smaller  gauges...  0  20    Complete,  with  Augers,  ea.    5  00    7  5C 
Thin  card  wads  in  boxes  of  1000  Braces 

each,  10  gauge 0  25    Rarber>B  6  00    7  To 

Th«£"id«n™      b0X6S  °f  100°  n  «    Barber's  Ratchet.'.'.'.':.'.'.'.'.'  10  00  11  00 

each,8_,gauge ..........„..._....  0  45    Farmer8. 2  00    2  75 


M 


Chemically  prepared  black  edge 
grey  cloth  wads,  in   boxes  of  p 
250  each- 
Hand  smaller  gauge 0  65 

9  and  10  gauge 0  75 

7  and  8  gauge 0  90 

5  and  6  gauge 1  10 

Superior  chemically  prepared 
pink  edge,  best  white  cloth 
wads,  in  boxes  of  250  each — 

11  and  smaller  gauge 1  15 

9  and  10  gauges 1  40 

7and8gauges 1  65 

5  and  6  gauges 1  90 

Anvils 
•Per  lb 0  10 

Anvil  and  Vice  combined 

each 

Augers. 

Gilmour's,  discount50per  oent, 

Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole.Vaughan's,  each    1  35    1  60 

Excelsior,  Jennings',  discount  50  pei 
cent. 

Awls. 

Sewing  per  gross  — 

Pegging,  " 

Brad, 
"  handled  " 

Saddlers'  " 

Awl  Hafts 

Patent  Peg,  per  gross 

"    Sewing,         " 


0  12* 
4  50 


0  65 
0  65 
0  85 
3  60 
0  45 


1  59 
1  25 
1  60 
7  3C 
1  60 


Millar's  Falls  15  50  29  00 

Brackets— Shelf. 
Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n  0  85    3  20 

Broilers. 
Light,  dis.  65  to  67*  per  cent; 
Reversible,  dis.,  65  to  67*  per  cent. 
Vegetable,  per  doz,,  dis.  37*  per  cent 

Henis,  No.  8        "      6  00 

"    No.  9        "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz    500    4    23 

Butts — Brass. 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis  65  and  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  65  &  10  to  70  pc. 
Loose  Pins,  "    65  &  10  to  70  p.c. 
Berlin  Bronzed,  dis.  70,  70  and  5  per 

cent. 
Gen  Bronzed, perpair  —    0  40 


7  25    8  00 


Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 
Per  box  6  00  12  08 


Can  Openers. 

Acme,  per  gross   9  00 

Sardin    Scissors, per  doz.    3  75 
Card. 

Horse, perdoz o  60 

Carpet  Stretchers, 

American,  per  doz 100 

Bui  lards  "       6  50 


0  65 


10  00 
4  50 


1  00 


1  50 


2nd 

3rd       "        

4th      "        

5th       "        

6th       "       

7th       "       

Picture  Glass 
Pilkington's  ordinary. 


3  90 

4  60 

4  95 

5  40 
5  90 
0  50 


Daisy  or  Leader,    dis.    from   factory   1st  break    4     0 

'  70 
4  (J 
90 
50 
90 
70 


3rd 

4th 
5th 
6th 

7th 


60  and  2tf  percent."  From  stock  60   2nd 
per  cent. 

Clamps. 
Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.O   135 

"  No    2 2  70 

Compasses,  Dividers,  etc. 
American, dis., 60*  to  65  p.c. 
Cradles,  Grain. 
Canadian,  discount  25  to  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list] 
dis.  40  per  cent. 


Gas  Fittings  and  Staple  Brackets. 

Jas.  Barwell,  Toronto— Dis.  20  to  25  p. 
c,  free  of  du*y.  Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each   0  30    

Enamelled"      0  55    

Grindstone  Fixtures. 

P.  S.  &  W., perdoz 3  88    4  26 

Hammers — Nail. 
Maydole's   net  list  to  5  per  cent.  dis. 
Can.  discount  25  to  27*  p.c 
Tack. 


Hart  Mfg.  Co.,  (bolt  dies)  (Amer.  list)    Magnetic,  per  doz  l  10    150 


dis.  25  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz 0  88    1  00 

English,     "       2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  per  doz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37*  to  40  per  cent . 
Standard,  dis.  47*  to  50  p.  c. 

Elbows — Stove  Pipe 
$1.00  to  $1.65  per  doz. 
Faweets. 

Cork  Lined,  per  doz 0  30    0  6i 

Wine,  per  doz   130    2  25 

Star,  "  2  80    3  90 

FennsCorkstops,  No  2p.doz 170 

Petroleum,  per  doz 4  50    6  50 


Sledge 

Canadian,  per  lb 0  12*  0  13 

Ball  Pean. 
English  and  Can.,  per  lb  .    0  25    0  30 
Handles. 

Axe       perdoz oo    3  50 

Store  door    "     i  00    180 

Chest,  per  doz  pairs  o  40    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer   "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork . 
C.  &  B., discount  35  per  cent,  to  40  p.c. 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.o 

Saw. 

American,  per  doz  l  00    126 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz  0  50    0  8C 

Cross  Cut  Saw. 
Canadian  per  pair 0  18 


0  25 
Hangers. 

Door 4  and  5  inch,  perpair    9  40    0  80 


Files  and  Rasps. 

Kearney  &  Foote's  discount  Am.  List 

57*  to  60  per  cent. 
Black  Diamond,  50  &  5  per  cent.  dis.   Lanes,  45  to  47V4  p.c.  dis 

to  50  and  7*  Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50, 50  and  5 

per  cent. 
Toronto  File  Co.,  50  and  10  to  60  p.c. 

Amer.  list 
Jowitt's, dis.  Can.  list,  25pc.  to  27*  p.c. 
Globe  File  Co.'s  disc,  60  per  cent. 
Horse    Rasps,  Kearney  &  Foote's  dis 

Am  list,  50  p.c.  to  50  and  10  p.c. 

Horse  Rasps,  dis.  45  p.c.  Amer.Hellers   Heavy    per  lb.. 03  3-5 '0  04J 

HnrQA  Roq,-,c  Snonn/i'o   rijo   nar.    u«,+    Screw   hook  and  hinge- 


Hatchets. 

Can.,  dis  40  to  42* p  c. 
Hinges. 

Blind,  Parker's, dis.  60  to  60  and  10  p.c 
"  hepard's  Noiseless,  dis.  60  p.c 
"  "    Buffalo,  dis  60  to  70  p.c 

Light  T  and  strap,  dis  65  to  70  p.c 


Horse  Rasps,  Spencer's,  dis.  Can.  list 

40  p.c. 
Horse  Rasps,  Toronto  FileCo.,  50  and 

10  p.c,  Amer.  list. 

Fluting  Machines. 

Each 0  60     2  00 

Forks. 
Hay, Manure,  etc,dis.40  to  45  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  57*  to  60  per  cent. 
Shepard's     Lightning,  dis.  50   to 
and  10  p.c. 

Fruit  Presses. 

Henis',  per  doz  4  00 

Enterprise,  discount  10  p.c. 
Shepard's  Queen  City,  dis.  15  p.c: 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges— Marking,  Mortise,  etc. 

Stanley's,  dis.  50,  55 p.  c. 

Wire  Gauges 

Winn's  Nos.  26  to  33,  each    166    140 


6  to  10  in.,  per  set 0  00    0  04 

12  up  "        0  CO    0  03 

Perdoz.  set 

Screw,  Eureka i  13 

Gate.Clark's 150 

"      Shepard's,  dis  50  to  60  p.o 
Perdoz. 

Spring    160 

"    Shepard's  Samson  175 
Hoes. 

50  Garden,  Mor  ar,  etc., discount  40  to 
45  per  cent. 
Planter  doz 4  00    5  Oi 


1  86 

2  20 

pairs 
3  50 
1  90 

Hooks — Cast  Iron 

Birdcage,    perdoz 0  50  ill 

Clothes  Line,    "        0  27  0  63 

Harness,  "       0  72  0  88 

Hat  and  Coat,  per  gross      100  3  00 

Chandelier   perdoz 0  50  1  00 

Wrought  Iron. 

Wrought  Hooks  and  Staples,  Car. 

dis.  40  and  5  to  40and  10  percent. 
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HARDWARE. 


Wrought  Books  and  Staples,   Amer 
dis.  75  and  lOto  80  percent. 
Wire. 
Hat  and  Coat, dis.  55  to  60p.c 
Belt.perl.OOO 0  60    2  70 


Oilers. 
McClary'sGalvan.  Iron 

Oil    Can,   with    Pamp, 

per  doz 19  50 

Zinc  and  Tin,  dis.  50,  50  and  10. 


Screw,  bright,  Eng.,  dis.  50  to  55  per   Copper,  per  doz 1  25    3  50 

Brass,  " l  50    3  50 

Malleablo.dis   Sb  per  ct. 
Pails. 

Galvanized,  per  doz  2  25    3  30 

Pencils. 

Oixon's,  per  gross 100    4  25 

"       Carpenter 2  25    3  60 

Picks 

Par  doz 6  00    9  00 

Picture  Nails 


cent. 

Horse  Nails 

Canadian, dis.    60  to  t>0  and  2$  p.c. 

Horse  Shoes, 
P.O.  B.  Toronto  &  Hamilton  —  $3  80 
Snow.       "  "  ...     3  90 

P.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  Picks. 

Star.perdoz 3  00   3  25 

Kettles . 
Brass  spun,  7$  per  cent,  dis.  off  new  Porcelain  Head,~p.  gross    1  65 
list 


9  00 


4  50 
3  50 


Copper,  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 

American,  60  and  5  to  60  and  10  p.c 
Keys 

dock,  Can, dis  50  p.c. 

Cabinet, Trunk,  and  Pad- 
lock, Am  per  gross 160    4  75 

Knobs. 

Door,  iapanned,  and  N.  P.,  85  to  3  00 
per  doz. 

Bronze,  Berlin,  per  doz  ..    2  75    3  25 

Bronze  Gem,        "        ....    6  00    9  00 

Sava  "        •■■•    8  75  10  00 

Shutter    porcelain,  F    & 

£,   screw,  per  gross $130    4  00 

Knives. 

Clauss,  bread,  cake  and  paring  knives 
$7.20  per  doz.  nett. 


3  00 
1  00 


Brass  Head,  "  40 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent    American  dis. 57$ 
Wood,  fancy  Canadian,  or  American 

35  to  37$  per  cent. 
Bailey's(StanR  &  L.Co.)42$to  45  p.c. 
Miscellaneous, dis.  15  to  17$  percent   Bench,  wood,  per  doz —    3  25    4  00 

Bailey'sVictor,disl5  to  17$  per  cent   Bench  iron  per  doz 4  25    5  75 

Plane  Irons.  Scythes 

English,  per  doz 2  00    5  00     Discount  40  to45  per  cent. 

Pliers  and  Nippers  .  Scythe  Snaths 

Button's  Genuine,  per  doz.   prs.   dis  Canadian,  dis.  35  to  40  p.  c 


Hack,  complete,  each 75 

"       frame    only  

Saw  Sets. 

Per  doz 1  65 

Scales. 

Canadian  List,  dis. 40  p.c 

Scale  Beams. 

Canadian,  B  S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,    perdoz  2  10 

Foot,       "  40 

Screens. 
Window,  patent,  per  doz    5  00 

Screw  Drivers. 
Sargent's,  per  doz 65   4  00 

S  C  T  6  W  S 

Wood.F.  H.,  Iron,  and  Steel,  77$  per 

cent.,  dis. 
Wood,  R.H.     "      72$  per  cent.  dis. 
"      F.  H.  Brass75        "  '« 

•'      R.  H  70         "  " 

Diamond  Point    wood   screw   nails 
bright,  dis.  77$  and  20  per  cent 


2  J5    9*Sar  Box  Nails,  <iis.  45  per  cent. 
75    Shoe  Finders 'TacKS  and  Nails,  dis.  37 
percent. 

Tape  Lines. 
English,  ass  skin  perdoz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,     each  0  90    2  85 

steel. each  .    0  80    8  00 
Thermometers, 
■tin  case  &  dairy, dis. 75p.c 
.    ,  Thimbles. 

Asbestos, filled, perdoz. ,35  to  40p  c 

Ties. 
Cow, perdoz 1  'io    2  50 


6  00 


Ladles. 

Melting,  per  doz 170 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20 
Galvanized,  1  87 

King,  wood,  2  75 

"      glass  4  00 

All  glass,  '  120 

Lines. 

Pish,    per  gross  105 

Chalk,         "  1  90 

Locks — Door. 

Canadian,  dis.  per  cent 

Russell  &  Erwin,  per  doz    2  90    7 

Cabinet. 
Eagle,  dis.  per  cent,  40  to  42$  p.c 

Padlock. 
English  and  Am.  per  doz       50    6 
Scandinavian,  "  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17$  per  cent 

Mallets. 
Tinsmiths',  perdoz    1  25 

Carp't'rs',  hickory      "  1  25 

Lignum  Vitse,  "         3  85 

Caulking, each 160 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis.  17$  to  20 
per  cent.  dis. 

Home,  each 

Mincing  Knives. 

American,  per  doz  42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  to  70.10  per  cent 

Nails. 
Cut  Nails(Iron) 


4  50 

5  60 

3  85 
2  90 

4  50 

1  30 

2  50 
7  40 

50 
7  50 


00 


1  50 
3  75 
5  00 

2  00 


9  00 
2  60 


2  00 
5  60 


55  1  00 


27 
35 


1  00 

2  50 


37$,  40  p 
Button's  Imitation,   per 

doz 5  00 

German,  per  doz 60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  and  10  p. 
Poppers. 

Corn,  square,  per  doz 1  35 

Pruning  Shears. 

Perdoz 4  00 

Pulleys 

Hothouse,  p6r  doz 

Axle 

Screw  

Awning 

Pumps. 
Rumsey  or  Canadian   Cistern  57$  to 

60  per  cent. 
Pitcher  Spout,  65  to  67$  p.c 
Canadian  Cistern  60  to  62$  p.  c.  from 

factory. 
Canadian  Pitcher  Spout  67$  to  70  t-  <s. 
from  factory. 

Punches 

Saddler's,     perdoz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'        hollow,  per  inch     100 

Putty 

Bladder,  per  100  lbs 1J 

Tins,  lbs  2  50 

Rail. 

Barn  Door,     per  foot 3 

Sliding  Door,         "      3$ 

Lanes,  40  p.c.  dis 

Rakes 


Shears. 

B.  &  W.,  iapanned,  dis. 75  percent. 
B.  &  W.  N.  P  ,dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
.lEtna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"       N.P„  70  per  cent. 
Clauss,  Full  nickel,  60  p.c.  off 

11     Japanned  handles,  70  p.c.  off 
Sheaves 
Sliding  Door,  per  set    ...        77    140 

Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz    115    135 
"  tinned,  1  35    1  60 

Tin  Rim,  "  "         2  30    2  45 

"  black,       "  1  80    2  25 

Snaps 
Harness,  German,  dis  35  per  cent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 


Tinner's  Tools. 
P.S.&W.,netlist. 
Canadian  15  to  35  per  cent  dis. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12$  per 
cent,  to  70   and  25  p.c.  on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "       '<  " 

Transom  Lifters 
Payson's,  82.60  to  $5.00  per  doz. 

Traps 
Game,  Newhouse,  dis  33$  p.c.  to  35  p.c 
Game.H  &N..P.S.  &  W.  or  Steel,  60 
and  10  to  67$  per  cent. 

Mouse,  per  doz 0  35    1  50 

Rat  "         2  00    4  50 

Trowels. 
Disstons,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  12$  0  20 

Wrapp'g,mottl'd,pr.  pack.    0  50    0  60 
"         cotton,  per  lb   ..    0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging  "         0  27    0  36 

Broom  "         0  30    0  56 

Binding,  flax,  per  lb 

"         iute       "       ".'" 

"         Blue  ribbon   0  121 

"         Redcap Oil* 

"         Crown 0  10} 

"         Silver  Composite 0  09 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 


2 
2  75 

3$ 

3$ 


5  00 
2  35 


Vises. 

Hand, perdoz 400 

Bench,  parallel,  each  2  00 

Coach,  each 6  00 

Peter  Wright's,  per  lb 0  12 

Pipe,  each  550 

Saw 


6  00 
4  50$ 

7  00 
0  13 
9  00 


Sapolio 

In  i  or  V4  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Per  lb 0  28    0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves. 

Wood,  English  1  80 

Iron,  American 135 

Spoons  and  Forks. 

Cast  Steel  and  Malleable   Canadian   TeaSpoons pergross    7  50    12  00   Washers  "  Iron,"  40  per  cent  ,"  4   mos 

list  dis.  40  to  45  percent.  Dessert"     2100 or  3  ner  cent  ^ui>.,*    mos 

Table       "     "         *»"  "" 

Dessert  Forks.... 
Medium     " 
Table         "      ... 


Per  doz . 


Perdoz 6  50  13  00 

Washer  Cutters. 


4  00    8  50 


7  50  11  00 
3  60  10  00 


per  cent 
Razors. 
Boker's,  perdoz 

Wade  &  Butcher's     " 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent    cash  30  days. 


30  00 
24  00 


30  00 


3  38    6  00 


1.  Either    Canada     or     American     Copper  Rivets,  dis.  50  per  cent. 
Pattern.  iFon     ,  ..    "    50Per  cent. 


Basis— 50  to  60  dy 185    190 

40dy 1  90    1  95 

30  dy 1  93    2  00 

20, 16&12dy....     2  00    2  05 

10  dy 2  05    2  10 

8&9dy 2  10    2  15 

6&  7  dy 2  25    2  30 

2.  Amer.  Pattern  Only 

from  4  to5dy  ..     2  35    2  40 
3dy.(lath) 2  85    2  90 

3.  Canada  Pattern  Only 

from  4  to  5  dy  ..     2  »5    2  40 

3  dy.  (lath) 2  75    2  80 

3  dy.  A.P.  Fine      3  45    3  50 
ut  Nails(steel)  AddlOc.  to  the  prices 
in  list  for  iron  nails. 
Wire  Nails,    75.   10  and  5  per  cent  ; 
3  per  cent,  cash  delivered  in  lots 
of  10  kegs  or  more. 
Brads  &  Moulding  Nails.    75,  10  and 
5  per  cent,  from  new  list. 
Nail  Pullers. 

Herman  &  American 1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa- 
gon       3  38    4  00 

Diamond 12  00  15  00 

Netting. 
Poultry,  60  per  cent  dis. 

Import  60,  10  per  cent. 
Oil. 
Canada  Refined  Oil  (Toronto)  14       15 
Carbon  Safety 
Canada  W  W. 


Burrs,  Iron,  50  and  10 

Rivet  Sets. 
Canadian  dis.30,35perc 
Rope 

Per  lb. 
Sisal.    Manilla. 
7-16  in.  and  larger..       61  9         9$ 

H,  5-16,  %  in 7i  9$        93 

Cotton,  per  lb 18       20 

New  Zealand 8$ 

Russia  Deep  Sea,  per  lb..        12J 

Jute    "    ...        06| 

Rules. 
Boxwood,  dis.  80  to  80  &  10  p.c. 
Ivory,  dis  37$  to  40  percent 

Sad  Irons. 

Mrs.  Potts,  per  set       75 

11  N    P.         '  1  00 

Sad  Heaters. 

Dome,  Shepard's, per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&  A.,  sand,  40  to  40  and  5 per  cent. 

Emery,  per  quire 55        90 

Sash  Cord 
Perlb 22        50 


Squares. 

Iron,  perdoz  165    2  90 

Steel,  dis.  80  and  5  to  80  and  7)4  p.c. 
Try  and  bevel,  dis.  50  to  52$  percent 

Staples. 
Fence,  galvanized,  per  lb  3} 


Well  Wheels. 

*l  °0 Amer. .perdoz.  8,10  &  12  in. 

36  00  .... 

Wire. 
Brass  Wire,  16  to  25  wire  gauge,  21  to 

26c.  lb. 
Copper  Wire,  5  to  10  p.  c.  off  Amer. list 
Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
[In  lots  of  1.000  lbs.,  annealed  oiled 


Wrought  Iron,  dis.  75,  75  and  10  per    and  annealed  and  galvanized  freight 

cent.  will  be  prepaid.] 

Stocks  and  Dies,  Amer.   dis.  25  per  Bright,  Coppered  steel  and  spring  20 


9 

131 
07$ 


80 
05 


cent 

Stove  Polish,  (Catchpole's). 

Stove  Pipe  Varnish,  enanelled 

cans,  per  doz   -.     1  75 

No  1,  Stove  Paste,  per  gross 9  00 


2 


4  80 


Stone. 

Washita, perlb 0  28       50 

Hindostan,  per  lb 0  06       07 

"  Slips,  per  lb  9 

Labrador,    perlb 0  13 

"         Axe,   "        0  15 

Turkey'  '       0  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut, Carpet  Blued, gimp,  55  per  cent 
tinned,  dis.  57$  per  cent. 


per  cent  f.o.b.  Montreal 
Broom  Wire  5|  to  61c.  per  lb. 
Clothes  Line  Wire,  19  gauge,  per  doz 

coils   395 


Wire  Fencing. 

Galv.  2  barb, 2$  &  5  in.  apart 
"     4      "    4  &  6  "      " 
"    Plain  twist,  all  deld 
"    Steel  thorn  and  rib- 
bon  

"  Lock  Barb,"  4  point  

Ditto  Glidden  2  point 

Galvanized    Barb,     "Ly- 
man," 2  to  4  points. . . 


31 
3* 


}3$ 
3$ 


4f        5 
..     0  04$ 
..     0  04$ 


Sash  Locks. 

Triumph  and  Morris, dis 37$,  40  per  Swedes' iron,  blued  or  tinned,  dis.  50 

oent.  percent. 

Kempshell's  dis.   40,  62$  per  cent  Upholsterers"  dis.  50  per  cent. 

Canadian,  dis.   45,  50  p.  c.  Copper  Nails, dis.  60  per  cent. 

Sash  Weights  Tacks,  45  per  cent. 

Sectional.perlb.. ......."                u  Clout  Nails  dis   60  p.  c  to  65  p.c. 

H                                   *  Patent  Brads,  dis.  50  per  cent. 

a   -a      *    n-     i.      ,    aws',„  Finishing  Nails,  dis.  45  per  cent, 

n  II    nlo    **£'}<  D,1?st°n  s-  dls  10  p.  c.  Trunk  Nails,  dis.  65  per  cent. 

3.  &  D  ,  dis.^35  per  cent,  to  40  per  cent  Trunk  Tacks,  dis.  57$  per  cent. 


American  W.W.  "      •••••■•:  ■•-    025   Cross  Cut,  Disston's,  per  ft. '35  to  55".   Channel  nail's  5c.  lb" off"  fist 
S.  R.  Seal pergal  0  63    0  65  S  *  D  dis.  35  p  c.  on  Nos  2  and  3.  Trunk  Tacks,  tinned,  6i%  p 


.     0  04$ 

Steel  staples  0  03$ 

Terms,  60  days  or  2  per  cent,  in  30 
days. 

Wire  Cloth 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.lOOsq  ft    185    190 

Wrenches. 
Acme,  35  to  37$  per  cent. 
Agricultural,  70  and  10  to  75  p.c. 
Standard, dis.  60,  60  &  lOp.c. 
Coe'sGen'ne, dis.  32$  to  35 p.  c  dis. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    ..    2  00   3  0C 

S.,  perdoz 5  80   7    (I 

G.  &K.'sPipe    "     6  00 

Burrell's    "     each 340 

Pocket, perdoz 125    2  00 


TRADE  MARK  FOR 


Simpson,  Hall,  Miller  &  Co., 

1 6  and  1 8  DeBresoles  St.,  Montreal. 


REGISTERED 
TRADE  MARK  FOR 

KNIVES,  FORKS, SPOONS 


HOLLO*    WAn*. 


Manufacturers  of  the 

Finest  Quality  Electro-Plated  Ware. 

And    Sole    Manufacturers   of   the    Celebrated 

WM.   ROGERS'  Knives,  Forks,  Spoons,  Etc.    a. j. whimbey,  Manag„ 


TH 


Best  Dpsetter 

A  Poor  Upsetter  means  to  the  black- 
smith who  buys  ^DEAf^u  •'  money  thrown 
away.       In    the  "V^yx/Hong  run  it  don't 


pay  a  merchant  A^xtJ^  to  handle  goods 
that  are  not  sat-  *Gist&&  isfactory  to  his 
customers.  Jardine's  Patent  Tire  Upsetter 
is  reliable  and  durable,  and  moderate  in 
price. 


A.  B.  JARDINE  &  GO. 

Manufacturers  Blacksmiths'  Tools 
HESPELER,  ONT. 


BUCK 
DIAMOND 


FILE 
WORKS, 


21   Richmond  St.,  Philadelphia,  Pa. 

Gr.  &d  HI.  BAElsTETT, 

MANUFACTURERS  OF 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  _  _  Lightning  Sawfiles. 

EVERY  OTHER    DESCRIPTION  OF  SAW  FILES. 


UtrMrM^trrtftmmmm^nn^ntt^tnttntittntntntfttmnrnm1 


mi!llllllll»lllllllinilllllHIIIIIIHIllll^lllllli 


WE  MAKE 


MANILLA 

BROWN  WRAPPING 
HARDWARE  MANILLA 
LEATHER  MANILLA 


■ 


gPECIAL    Paper    for    the    Hardware   Trade;  I 

different  kinds ;    different  weights  ;    different  | 

sizes  ;  different  prices.      No  matter  how  much  you  | 

want,    or  of  what  grade,  write  us  for  prices  and  § 

samples.     We  are  out  for  the  business.  1 


»•  E.  B.  Eddy  Co.  "&,»<* 
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A.  ALLAN,  Pres. 


J.  O.  GRAVEL,  Sec.-Treas. 
F.  SCHOLES,  Man.  Director. 


THE  CANADIAN  RUBBER  (O'V 

Of  Montreal  and  Toronto. 
CAPITAL,       -       -       $2,000,000. 


MANUFACTURERS    OF 


First  Quality  Rubber 
Boots  and  Shoes,  Supe- 
rior Quality  Rubber  Belt- 
ings, including  The  For- 
syth (Boston  Belting  Co.) 
Seamless  Rubber  Belt- 
ing. For  which  we  are  Sole 
Agents  and   Manufacturers  in  Canada. 

We  hold  the  Patent  and  Eight  to  Manufacture 
in  Canada. 

THE  PATENT  PROCESS  SEAMLESS  TUBE  HOSE 

We  Make  all  Our  Hose  by  this  Process. 

ASK  THE  MERCHANT  YOU  DEAL  WITH  FOR  IT  AND  TAKE  HO  OTHER. 

Rubber  Packings,  Valves,  Gaskets,  etc. 

Head  Office  and  Factory,  Montreal.  J.  J.  McGILL,   Man. 

WESTERN   BRANCH  : 

Cor.  Front  and  Yonge  Streets,  TORONTO. 
J.   H.  WALKER,  Manager. 


FINEST    QUALITY 

RUBBER  BELTING 


"  MONARCH  " 

"RED  STRIP" 

"LION"  brands 

PARTICULAR  ATTENTION  GIVEN  TO 
ORDERS  FOR  LARGE  SAW  MILL  BELTS, 
ENDLESS  OR  STRAIGHT     .... 

The  Gotta  Percha  &  Robber  Mfg.  Go. 

OF  TORONTO,  LTD. 

61-63  FRONT  STREET  W.,  Toronto. 


If  you  are  interested  in 


Prize  Cups,  Ti 


nze  (jOps,  |  ropnies 

AND  MEDALS 


Write  for  the  . 


TORONTO  SILVER 
PLATE  GO.'S 


| 


Catalogue,  illustrating  same. 


If  ordering  designs  the  amount  to  be 

expended  should  be  named  in  order 

to  avoid  delay. 


FACTORY  AND   SALESROOMS  : 


Toronto,  Canada 


E.  G.  GOODERHAM 
Manager 


JNO.  C.  COPP 

Sec-Treas. 


No.    1195  Lacrosse  Cup. 


No     I  196  A  Baseball  Cup. 


VOL.  VI. 


TORONTO,  MAY  26,  1894. 


No.  21 


MAGNOLIA  A\ETAL 


IN     USE    BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST    ANTI-FRICTION    METAL    FOB 

High-Speed  Engine,    Dynamo,    Rolling-Mill,    Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL   CO., 


London  Office  :  75  Queen  Victoria  St. 
Chicago  Office  ;        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners  and   Sole   Manufacturers, 

74  Cortland  Street.  NEW  YORK. 


£ 


1  Quality 
I  Counts 

I  In  Every- 
!  Thing 

1  But  in 
I  Nothing 

I  So  Much 
I  As  Paint 

and 
1  Varnish 


MANDER  BROS.,  VARNISH  MFRS. 

Established  1803.  LONDON,  ENG. 

BLUNDELL,  SPENCE  &  CO.,  Ltd. 

Largest  Color  and  Paint  manufacturers  in  the  world. 
Capital,  $2,000,000.  HULL  and  LONDON,  ENG. 

ASPINALL'S  ENAMEL,  Ltd. 

Aspinall's  Renowned  Enamel.       LONDON,  ENG. 

SHERWIN-WILLIAMS  CO. 

CLEVELAND,  NEW  YORK 
and  CHICAGO. 


Fine  Coach  Colors. 


L.  J.  McCLOSKEY  &  CO. 

Original  makers  of  Liquid  Wood  Fillers 

and  Stain  combined.  PHILADELPHIA. 

F.  W.  DEVOE  &  C.T.  REYNOLDS  CO. 

Artists  Materials.  NEW  YORK 

G.  B.  MOEIVES 

Finest  Tube  Colors.  BERLIN 

GEO. BENDA 

Bronze  and  Gold  Leaf.       FURTH,  GERMANY 


Sole  Agents  for  the  Dominion  of  Canada 


The  Best     | 
Goods  from  | 

The  Best     j 
Makers 

The  World  j 
Over 

Is  What  I 

We  Aim  § 

to  I 

Supply  1 


Walter  H.  Cottingham  &  Co. 


Fine  Paints  and  Varnishes. 


MONTREAL 


FIiflGS 
BUNTING 


SILK  FLACS 


All  .Kinds  and  Sizes 


WRITE  FOR  PRICES 


RICE  LEWIS  &  SON 


LIIMIITIEID 


Cor.  King  and  Victoria  Streets 


TORONTO. 


Copper 


J3  oilers 


Remarkably  Cheap, 

Elegant  in  Appearance. 

Satisfactory  in  Operation. 

Ideal  in  Construction. 

Secure  from  (OllaPSe. 

Test  Guaranteed. 

Our  Advice— TRY  IT.  ^^ 

Guaranteed  Hydraulic  Pressure  200  pounds. 

i^':i  nr-  :■:  1:11  :::iii:  ■; .:, ..li^iiMi:,.     : . :,; .;!.[iinii!-ii:.i..ii!. .;,::!:' ....  :.i.iii:!iM-,,:. ■■: ,'.i!,ii..' ../■im-mi  m  ■■  ^ 

Cheapest  Copper  Boiler  on  the  Market. 
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OIL  STOVES 

Improved  Patterns  for  1894. 


The  Booth  Copper  Co. 

Toronto,  Ont. 


DAIS!" 

Tin 
Bottom 


One,  Two  and  Three  Burner,  Ovens  and  Extension  Tops, 
Finish  First-class,  No  Smoke,  No  Smell. 


COPPERSMITHS 


Kemp  Manufacturing  Co., 


TORONTO. 


. .  HARDWARE . . 

A    PRACTICAL  JOURNAL    FOR  THE   WROUGHT,    CAST,    STAHPED, 
SHEET   AND  SPUN   METAL  TRADES. 


Published  Weekly. 


$2.00  a  Year. 


Vol.   VI. 


TORONTO  AND  MONTREAL,   MAY  26,   1894 


No.  21 


J    S.  McLEAN. 

President. 


HUGH  C.  McLEAN, 

Sec.-Treas 


THE  U  McLEAN  PUBLISHING  COMPANY, 

FINE  MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 
HEAD  OFFICE  :  •  .  10  Front  St.  E. 

MONTREAL  OFFICE:        .  146  St.  James  St. 

E.  Desbarats,  Manager. 

NEW  YORK  OFFICE  :     Room  41,  Times  Building. 

Roy  V.  Somervllle,  Manager. 

EUROPEAN  BRANCH  : 

Canadian  Government  Offices, 

17  Victoria  St.,  London,  S.W. 
R.  Hargreaves,  Manager. 
John  Cameron,  General  Subscription  Agent. 


THE  coal  strike  in  the  United  States  is 
having  a  greater  apparent  effect  upon 
the  commercial  interests  of  Canada 
than  had  the  crisis  that  last  year  passed 
over  that  country.  In  fact,  in  regard  to  the 
one  we  were  scarcely  affected  at  all.  But 
unfortunately  the  same  cannot  be  said  in 
regard  to  the  present  trouble.  The  Grand 
Trunk  Railway  has  found  it  necessary  to 
close  down  its  shops  at  several  business 
centres  in  the  country  because  of  a  dearth 
of  fuel,  throwing  a  large  number  of  men  out 
of  employment,  while  the  manufacturing  in- 
dustries are  placed  in  a  bad  position.  Num- 
bers of  them,  including  such  large  foundries 
as  Gurney's,  of  Toronto,  have  beeD  com- 
pelled to  close  down,  while  a  still  greater 
number  are  using  the  little  they  have 
as  sparingly  as  if  it  cost  a  dollar 
per  pound.  To  make  matters  still  worse, 
the  Grand  Trunk  has  issued  a  notice  to 
the  effect  that  it  will  for  the  time  being 
carry  only  perishable  and  light  freight  over 
its  lines,  thus  paralyzing  the  movement  in 
heavy  articles  appertaining  to  the  iron  and 
hardware  trade.  Not  only  is  the  freight 
system  of  that  railway  crippled,  but  it  has 
also  been  found  necessary  to  curtail  the 
number  of  passenger  trains.  So  far,  the 
C.  P.  R.  has  not  been  materially  affected 
by  the  strike.  The  western  lines  of  that 
railway,  as  far  east  as  Winnipeg,  are  sup- 
plied with  coal  from  the  mines  in  the  Can- 
adian Northwest  and  British  Columbia, 
while  its  lines  east  of  Ottawa  are  fed  from 


the  Nova  Scotia  mines,  thus  leaving  the 
mileage  to  be  supplied  from  Pennsylvania 
and  Ohio  comparatively  small.  Unfortu- 
nately, the  position  of  the  C.P.R.  is  unique. 
It  is  to  be  feared  that  the  worst  effects  of 
the  strike  either  in  the  United  States  or 
Canada  has  not  yet  been  felt.  At  all  events 
there  does  not  seem  to  be  any  immediate 
prospect  of  the  strike  coming  to  an  end. 
*  *  * 

One  of  the  reasons  why  business  men's  as- 
sociations meet,   as  a  rule,    with  such  indif- 
ferent success  is  that  there  is  not  enough  of 
the   practical  about  them.     It   is    not   that 
every  meeting  night  should  be  taken  up  in 
discussing  matters  practical.  "  All  work  and 
no  play  makes  Jack  a  dull  boy,"  reads  the 
old  proverb;  and  so  too  much  of  a  sameness 
or  too  much  of  the   practical  would  make 
the  meetings  dull,  monotonous  and  unattrac- 
tive.    A  little  social   spice  thrown  occasion- 
ally into  the   meetings  helps  a  good  deal  to 
stimulate  growth.  But  the  trouble  with  most 
associations  is  that  they  are  lacking  both  in 
matters   social    and   in    matters  practical  : 
What  they  do  at  least  half  the  time  is  to  dis- 
cuss matters  that   are  practically  valueless. 
In  a  word,    they   waste   time,  and  to  waste 
time  is  to  waste  money.     At  the  close  of  a 
meeting,  if  a  member,  in  a  self-examination, 
cannot     discover     wherein     he    has    been 
benefitted    in    some    way   by    being    pres- 
ent,   it    were  better    he   had    remained   at 
home,    and     made     plans     for     improving 
his    business,  or  read  a  good   book.     But 
business  men  should  have  associations,  for 
they  tend  to  dissolve  prejudices  and  create 
the  power  necessary  to  remove  grievances, 
and  it  is  surprising  that  there  are  but  such  a 
few  such  organizations  among   members  of 

the  hardware  trade. 

*  *  * 

Far  short  of  what  it  should  be  is  the  pre- 
sent system  of  employing  prison  labor.  The 
inmates  of  our  jails  and  penitentiaries  must 
be  employed  at  something.  This  is  neces- 
sary for  the  well-being  of  the  prisoners  them- 
selves, if  for  no  other  consideration.     But  it 


is  obvious  that  the  work  allotted  them  should 
be  of  such  a  character  as  will  create  the  mini- 
mum of  competition  with   free  labor.      To 
accomplish  this  is  not  always  an  easy  task. 
But  it  is  evident  that  this  rule  is  not  studied 
by      the     authorities     in     regard    to     the 
penitentiaries     in      this     country      as      it 
might    be.      It     is     a     law     of    the    land 
that    the    prison  •  made    goods    of   foreign 
countries  shall  not  be  allowed   entry  here  ; 
and    yet     the     Dominion     and    Provincial 
Governments    inconsistently    turn    the    re- 
spective prisons  under  their  jurisdiction  in- 
to factories    which   manufacture    staple   ar- 
ticles and  place  them  on  the  market,  to  the 
injury  of  free  labor  and  the  employers  there- 
of.    One  of  the  offices  of  the  Government 
is    to    protect,    not  to   injure,    the    people. 
Prison    labor    should,  as    far    as    possible, 
be    employed    on     such    works    as    would 
not     be     undertaken     by     private     enter- 
prise ;    and    where   it     was    necessary,    in 
order     to     keep    all     employed,    to    start 
factories   which    would   compete    with  free 
labor,   some    different   plan  from  that  now 
in  vogue  should    be   devised.     It  is  obvious 
that  the*'manufacturer  who   pays  nis  hands 
from  $i  per  day   upwards   cannot   compete 
with  50-cent-per-day  prison  labor.     Compe- 
tition  with    prison    labor    is   not  desirable 
under  any  condition,  much  less  when  a  pre- 
mium is  placed  upon  it,  as  is  now  the  case. 
If  the  competition  of  prison-made  goods  is 
one  of  the  evils  that  must  be  borne,  let  it  be 
governed  so  that  it  be  not  of  the  unfair  char- 
acter that  it  now  is.     In   a  word,  let  prison- 
made  goods   be   placed  on  the    market  at 
about   the   same   figure    as    the  free-made 
goods.     Then  no  undue  advantage  would  be 
given.     And  in  order  to  do  this   it  would  be 
necessary  to  amend   the   present  method  of 
leasing  out  the  factories   and   labor  of  the 
inmates  within  penitentiary  walls. 
*  *  * 

Wire  nails  are  recovering  in  the  United 
States  from  the  low  prices  which  have  char- 
acterized them  there  for  some  time.  At 
least  the  makers  are  making  a  special  effort 
to  help  them  to  do  so.  With  this  end  in  view 
a  meeting  was  held  in  Pittsburg  last  week 
and  prices  were  advanced  10c.  per  keg.  All 
the  manufacturers  except  Carnegie  were 
represented  and  pledged  themselves  to  main- 
tain the  increased  price. 
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REFORMS  IN  DIVISION  COURTS. 

A  DISGRACE   to    the   intelligence   of 
our   legislators    has  for  many  years 
been  the   law   relating   to  Division 
Courts. 

The  intent  of  this  law  was  to  provide  the 
machinery  for  assisting  the  creditor  in  the 
collection  of  the  small  accounts  ;  but  in  its 
operations  it  has  been  a  hindrance  rather 
than  a  help. 

True  it  was  no  difficult  matter  through 
them  for  the  plaintiff  to  get  a  verdict  ;  but 
where  the  shoe  pinched  was  in  regard  to 
costs.  To  get  judgment  often  meant  the 
expenditure  of  an  amount  much  in  excess 
of  the  amount  sued  for.  And  not  infrequently 
then  not  one  cent  of  the  liability  was  col- 
lected. 

But  even  provided  that  the  plaintiff  got 
the  amount  owing  him,  as  well  as  the  judg- 
ment of  the  court,  it  was  more  often  than 
not  like  taking  $15  out  of  one  pocket,  throw- 
ing $5  in  the  lake,  and  placing  the  balance 
in  another  pocket.  In  fact,  it  was  throwing 
a  mackerel  to  catch  a  sprat  ;  although  that 
would  of  course  depend  on  the  value  the 
plaintiff  might  set  on  the  satisfaction  of  get- 
ting judgment.  Satisfaction  is  highly  priced 
by  some  men,  or  they  never  would  have 
brought  some  at  least  of  their  cases  into  a 
Division  Court.  Most  of  us  want  the  quid 
pro  quo. 

Unsatisfactory  as  has  been  the  working  of 
the  Division  Court  Act  in  the  past,  it 
has  not  been  because  of  no  attempt 
at  improving  it.  With  the  Municipal 
Act  it  is  one  of  the  laws  on  the 
statute  book  that  many  legislators  imagine 
themselves  specially  called  upon  to  re-fashion; 
but  hitherto,  for  some  mysterious  reason  or 
other,  it  has  emerged  from  the  hands  of  the 
would-be  reformers  without  having  under- 
gone any  radical  change. 

Despairing  of  ever  getting  a  remedy  many 
persons  have  urged  the  removal  of  the  Divis- 
ion Courts  altogether,  and  had  things  gone 
on  forever  as  they  were  going,  we  do  not 
know  but  what  it  would  have  been  just  as 
well.  Anything  that  is  liable  to  mislead  is 
better  out  of  the  way. 

However  the  last  session  of  the  Ontario 
Legislature  immortalized  itself  by  really  do- 
ing something  practical  in  the  direction  of 
revising  the  Division  Court  Act. 

In  the  first  place  the  old  circuitous  method 
which  compelled  the  transfer  of  Division 
Court  judgments  to  the  County  Court  of  the 


county  in  which  the  defaulting  debtor  had 
lands  where  the  amount  remaining  unsatis- 
fied was  $40  or  upwards,  has  been  amended. 
Nowif  the  goods  of  a  debtor  are  insufficient  to 
satisfy  the  claim  against  them,  the  party  in 
whose  favor  the  judgment  was  entered  may  sue 
out  an  execution  against  the  lands  of  the 
party  in  default,  and  can  be  acted  upon  by 
the  sheriff  of  any  county  in  the  province. 

Incases  where  amount  involved  is  not  more 
than  $10  the  machinery  has  been  simplified 
and  the  expenses  consequently  decreased. 
By  this  change  Division  Court  clerks'  fees, 
when  not  sueingfor  amounts  over  $10,  have 
been  reduced  one-half  to  $1.25,  and  bailiffs' 
fees  are  fixed  at  40c.  These  reductions  in  fees 
are  well  enough  as  far  as  they  go,  but  the 
trouble  is  that  they  do  not  go  far  enough.  The 
number  of  debts  of  $10  and  under  sued  in 
the  Division  Courts  are  comparatively  small, 
so  no  serious  inroads  are  likely,  therefore, 
to  be  made  in  the  fees  of  either  clerks  or 
bailiffs.  Of  course,  small  mercies  are  thank- 
fully received,  but  it  would  have  been  better 
had  the  maximum  been  $20  instead  of  $10. 
However,  the  amendment  is  along  the  right 
line,  and  that  is  something  which  gives  hope 
for  the  future. 

Another  important  amendment  is  that 
which  provides  that  a  person  residing  out- 
side the  province  of  Ontario  may  be  sued  in 
the  Division  Court  in  which  the  cause  of  ac- 
tion arose,  "  and  continued  to  completion 
in  as  full  and  effectual  a  manner  as  might 
have  been  the  case  if  the  defendant  resided 
in  the  province." 

There  are  other  amendments,  but  they 
are  not  of  importance  to  the  trade. 


HARDWARE  TARIFF  FIDDLING. 

THE  fiddling  with  the  tariff  that  has 
been  going  on  in  Ottawa  during  the 
last  month  or  so  has  been  especially 
annoying  to  hardware  importers. 

One  of  the  big  importers  in  Montreal, 
speaking  of  the  matter  on  Saturday  to 
Hardware,  was  very  wroth  over  the  mat- 
ter, remarking  that  if  the  legislators  at  Otta- 
wa had  any  idea  of  the  bother  and  confu- 
sion they  were  causing  to  merchants  they 
would  not  dawdle  along  in  the  manner  they 
were  doing.  Although  some  modification 
had  been  necessary  in  many  cases,  the 
gentleman  said  that  he  would  have  much 
preferred  to  go  on  without  it  under  the  old 
tariff  list  than  have  the  trouble  they  were 
now  experiencing. 

Why,  as  a  positive  fact, owing  to  the  altera- 
tions and  realterations  that  had  been  made, 


they  did  not  know  where  they  stood  on  a 
large  number  of  leading  lines  of  goods. 

Their  custom  house  clerks  had  passed  a 
large  quantity  of  goods  under  the  new  tariff 
as  at  first  brought  down,  and  now  changes 
were  being  made  every  day  which  ne- 
cessitated new  entries,  so  that  he  was 
afraid  to  say  when  they  would  get  through 
their  custom  house  work  and  know  exactly 
where  they  stood. 

Then  the  angry  merchant  proceeded  to 
enumerate  the  lines  that  had  been  tinkered 
with.  Tools  had  been  brought  down  origin- 
ally at  27X  per  cent.,  and  now  they  were 
put  back  to  35  ;  picks  and  all  similar  goods 
were  reduced  to  30  per  cent,  only  to  be 
put  back  to  35.  Brass  and  copper  wire 
had  been  advanced  to  15  per  cent,  after  the 
merchants  had  passed  a  lot  of  entries  at  10 
per  cent. ,  the  duty  first  brought  down.  Green 
wirecloth  had  been  changed  from  27 >£  per 
cent,  to  30  per  cent.,  and  enamelled  ware, 
which  every  hardware  man  knew  was  a  big 
line  of  goods,  had  been  jumped  up  to  35, 
after  a  lot  of  goods  had  been  brought  in  on 
the  first  understanding  of  30  per  cent. 
Changes  had  also  been  made  in  the  case  of 
wire  nails  and  tacks,  and  there  was  still  un- 
certainty about  table  cutlery.  In  fact,  ever 
since  the  28th  of  March  hardware  importers 
had  been  working  very  much  in  the  dark, 
and  the  interference  with  business  could 
hardly  be  properly  estimated. 


K' 


ESSENTIALS  FOR  A  SALESMAN. 
6  6  1  /"NOWLEDGE  is  power."  With- 
out a  perfect  knowledge  of  the 
goods  that  he  is  selling  the  sales- 
man, whether  he  be  traveling  for  a  whole- 
sale house  or  serving  over  the  counter,  is 
seldom  a  success. 

Too  little  attention  is  given  to  this  old 
proverb,  for  in  it  lies  the  sequel  of  a  success- 
ful salesman. 

It  is  not  sufficient  for  the  clerk  or  sales- 
man who  is  undertaking  the  sale  of  an  article 
to  simply  know  that  it  is  superior  to  some 
other  similar  article  which  is  being  handled 
by  an  opposition  firm. 

He  should  be  thoroughly  conversant  with 
the  article  that  he  is  selling,  and  be  able  to 
compare  its  good  points  favorably  with  those 
of  other  manufacture. 

If  it  is  a  machine  he  should  be  able  to  dis- 
sect it,  possess  knowledge  of  its  different 
parts,  and  the  special  work  assigned  to 
them. 

Having  made  yourself  thoroughly  conver- 
sant with  your  own  goods,  the  next  thing  is 
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to  find  out  something  of  your  rivals,  for  you 
are  sure  to  be  asked  innumerable  questions 
concerning  their  relative  merits  as  compared 
with  your  own. 

You  must  be  able  to  draw  the  comparison 
in  your  favor  and  also  give  the  reasons,  for 
the  customer  does  not  always  take  what 
the  salesman  says  for  gospel. 

There  is  often  the  temptation  to  draw  a 
long  bow  when  dilating  on  the  perfections 
of  the  special  line  of  goods  that  is  being 
handled,  but  the  making  of  mis-statements, 
for  the  purpose  of  securing  a  large  order, 
will  only  secure  temporary  success,  and  often 
proves  a  permanent  detriment  both  to  the 
salesman  and  the  house  that  he  is  represent- 
ing. 

There  are  a  great  many  young  salesmen 
in  whose  eyes  the  customer  is  more  or  less 
gullible,  or  a  know-nothing,  who  has  little 
else  to  do  but  to  hear  them  and  be  convinced 
by  their  superior  knowledge. 

A  customer  as  a  rule  has  no  wish  to  be 
dictated  to,  but  he  is  as  a  rule  willing  to  ac- 
cept a  suggestion. 

A  successful  salesman  must  not  only  have 
a  comprehensive  knowledge  of  the  line  of 
goods  handled,  and  those  kindred  to  them, 
but  must  also  be  possessed  of  a  keen  insight 
into  human  nature,  for  he  will  seldom  find 
two  customers  that  are  alike. 

While  he  should  be  a  good  conversation- 
alist, and  be  able  to  talk  well  on  the  merits 
of  his  goods,  he  will  find  out  in  the  course 
of  time  that  a  good  listener  is  also  appreci- 
ated. He  will  be  brought  into  contact  with 
sharp  and  shrewd  business  men,  accom- 
plished in  detecting  counterfeits,  who  will 
recognize  and  appreciate  a  man  who  knows 
what  he  is  talking  about,  but  will  be  quick 
in  detecting  any  ignorance  on  his  part,  or 
inability  to  answer  pertinent  questions  rela- 
tive to  his  goods. 

To  make  a  success  as  a  salesman,  a  man 
must  have  a  thorough  knowledge  of  the  line 
he  handles,  and  must  use  tact  and  diplo- 
macy in  handling  the  knowledge  that  he 
possesses. 

He  will  have  dealing  with  all  sorts  of 
manners  of  men,  and  must  be  prepared  to 
adapt  himself  to  their  various  ways  and 
peculiarities. 


ELECTRIC  PROPULSION. 

ELECTRICITY  as  a  propelling  power 
occupies  much  attention.  At  the 
Columbian  Exposition  the  electric 
launches  created  a  great  deal  of  interest, 
and  still  later  the  use  of  electricity  as  a 
means  of  propelling  boats  on  some  of  the 
canals  in  the  United  States  was  another 
new  departure. 

The  commercial  success  of  a  country  de- 
pends on   its   transportation   facilities,  and 


whatever  can  be  done  to  increase  them,  re- 
duce expenses  or  make  the  labor  more  agree- 
able should  prove  of  great  interest  to  all  men 
of  business. 

Steam  has  led  the  way,  and  now  elec- 
tricity comes  forward  as  another  advanced 
step,  and  bids  fair  to  prove  as  much  a  revo- 
lutionizer  in  the  future  as  steam  has  been  in 
the  past.  The  new  field,  as  explained  by  a 
contemporary,  is  in  the  line  of  vehicles  for 
use  over  wagon  roads,  freed  from  all  re- 
straints of  tracks,  wires,  etc. 

Germany  and  France  have  taken  the  lead 
in  experiments  leading  to  the  perfection  of 
electrical  vehicle  locomotion.  The  Benz 
motor  and  motor-wagon,  first  shown  at  the 
Munich  Exposition,  is  a  practical  solution  of 
a  mechanical  road  and  street  wagon.  This 
invention  is  built  on  perfect  lines  of  con- 
struction and  is  ready  for  practical  use. 
Over  500  of  them  are  now  in  use  in  Germany. 

The  latest  electric  carriage  is  the  inven- 
tion of  Paul  Pouchain,  of  Armentieres,  de- 
partment of  Nord,  France,  and  it  is  con- 
sidered as  the  solution  of  a  problem  studied 
for  many  years  by  French  electricians.  The 
Hub  gives  the  following  description  of  it : 

"  The  carriage  is  a  six-place  phaeton, 
built  on  four  wheels.  All  its  upper  part  is 
moveable,  so  as  to  facilitate  the  inspection 
and  care  of  the  condensers  and  electric 
motor. 

"A  collector  fixed  under  the  carriage  per- 
mits of  putting  the  battery  in  charge  by 
means  of  flexible  wires  connected  with  an 
electric  source.  The  charge  is  effected  by 
properly  coupling  the  six  groups,  according 
to  the  electromotive  force  at  one's  disposal. 

"  The  steering  mechanism  acts  upon  the 
fore  carriage,  which  is  arranged  like  that  of 
ordinary  carriages,  but  is  completed  by  an 
endless  screw  gear  that  is  actuated  by  a 
hand  wheel  with  a  horizontal  spindle,  placed 
within  reach  of  the  coachman,  through  the 
intermedium  of  a  pair  of  bevel  wheels.  Ow- 
ing to  this  arrangement,  the  direction  given 
by  the  fore  carriage  is  preserved  indefinitely 
so  long  as  the  hand  wheel  is  not  touched, 
and  this  facilitates  and  assures  the  maneu- 
ver and  permits  of  leaving  the  hand  wheel 
to  itself  under  many  circumstances.  The 
change  of  direction  is  effected  by  maneu- 
vering the  hand  wheel,  which  obeys  the  least 
stress  exerted  upon  its  rim. 

"  According  to  the  data  furnished  us  by 
Mr.  Pouchain,  the  carriage  in  running  order 
weighs  1,350  kilogrammes,  and  is  capable  of 


seating  six  passengers.  One  charge  of  the 
battery  permits  of  its  making,  upon  a  pave- 
ment in  a  medium  state  repair,  a  trip  of  70 
kilometers  at  a  mean  speed  of  16  kilometers 
per  hour.  A  complete  turn  can  be  effected 
upon  a  width  of  street  of  less  than  four 
meters." 

Electric  business  vans^  and  delivery  wagons 
are  also  being  manufactured.  The  excite- 
ment of  handling  the  reins  and  the  pleasur- 
able association  with  a  team  of  good  horses 
add  greatly  to  the  pleasure  of  carriage  driv- 
ing. Remove  these  elements  and  there  is 
little  to  tempt  the  expenditure  of  money  in 
the  carriage  line,  but  there  is  a  better  field 
for  the  electric  delivery  van. 

An  omnibus  propelled  by  electricity  is  now 
in  use  on  the  streets  of  London,  England, 
and  is  reported  to  be  a  great  success.  Elec- 
tric tricycles  are  also  being  manufactured 
in  France. 

More  attention  has  been  given  to  road 
propulsion  of  vehicles  by  electricity  in  Eu- 
rope than  in  Canada  and  the  United  States, 
and  most  valuable  results  have  been  attained 
as  to  speed,  power  and  cost  of  operation. 


STOCKING  ELECTRIC  GOODS. 

AS  electrical  appliances  become  more 
and  more  in  use  among  the  conveni- 
ences of  the  home,  business  house, 
factory  and  hotel,  the  hardwaremen  are  be- 
ginning to  wake  up  to  the  fact  that  it  may 
be  profitable  to  carry  a  stock  of  staple  elec- 
trical goods. 

Should  the  hardware  merchant  contem- 
plate handling  these  goods,  we  would  caution 
him  to  buy  only  of  manufacturers  and  deal- 
ers of  good  standing  and  reputation. 

In  starting  out,  he  will  doubtless  have  but 
little  knowledge  of  the  quality  of  electrical 
goods.  He  will  therefore  have  to  rely  to  a 
great  extent  upon  the  manufacturer  or  jobber 
giving  him  fair  value  in  the  goods  they  fur- 
nish. The  amount,  quality  and  variety  of  the 
stock  needed  to  start  with  will  depend  great- 
ly on  the  locality  in  which  the  merchant  is 
doing  business. 

Referring  to  the  stocking  up  of  electrical 
supplies  by  hardwaremen,  W.  E.  McGill,  in 
the  Iron  Age,  says  : 

"To  start  with,  a  merchant  should  place 
in  his  stock  a  few  electric  bell  sets,  such  as 
are  used  for  front  doors  and  dining  rooms  in 
residences,  for  calls  in  offices,  banks,  factor- 
ies, stores,  etc.,  selecting  those  sets  which 
are  packed  with  trimmings  best  suited  to 
the  requirements   of  his   particular  locality. 
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These  sets  come  packed  with  sufficient 
electrical  wire  for  connecting  up  in  any  house 
of  moderate  size.  In  a  great  many  instances, 
however,  more  wire  will  be  required  than  is 
packed  with  the  sets.  It  will,  therefore,  be 
desirable  to  carry  some  electrical  wire  in 
stock,  such  as  is  commonly  used  and  known 
as  No.  1 8  gauge  annunciator,  on  spools  of, 
say,  %  pound  or  i  pound  each,  which  sizes 
are  regular;  also  x/z  -inch  electricians'  staples, 
in  2  ounce  packages,  packed  one  dozen 
packages  in  a  box  ;  and  for  repairs,  some 
completebatteries  and  partsof  batteries,  such 
as  battery  zincs  and  sal  ammoniac,  in  5- 
ounce  paper  boxes  or  bags,  one  package  be- 
ing the  quantity  required  for  one  complete 
charge  for  a  single  battery.  A  very  simple, 
comprehensive  and  comparatively  inexpen- 
sive sample  for  the  salesroom  may  be  made, 
using  the  wood  box  in  which  the  set  is 
packed,  by  screwing  the  cover  to  the  back  of 
the  box,  so  as  to  extend  above  the  box  and 
mounting  theieon  the  bell,  wire  and  push, 
and  placing  the  battery  inside  the  box,  all 
in  full  view  ;  the  battery  then  being  charged 
and  connected  to  the  bell  and  push  with  the 
wire,  and  by  pressing  the  push  knob  the 
bell  will  be  made  toring,  the  current  passing 
through  the  entire  coil  of  wire.  These 
electric  bell  sets  should  be  on  the  shelf  of 
every  hardware  merchant,  whether  he  does 
fitting  or  not,  as  they  will  meet  the  require- 
ments of  the  average  house  builder  or  con- 
tractor in  need  of  a  simple  electric  bell,  they 
being  in  the  most  convenient  shape  to  handle 
and  carry  in  stock." 

If  the  merchant  intends  to  carry  stock  for 
the  purpose  of  supplying  local  fitters,  he  will 
find  it  convenient  to  carry  electrical  push 
buttons  in  bronze  for  out-of-doors,  and  wood 
for  indoors  ;  iron  frame  bells  with  3  in. gongs 
for  house  and  office  use,  and  larger  ones  for 
barns,  mills,  factories,  or  stores,  etc.,  and 
complete  electric  batteries  for  the  same  ; 
No.  18  electrical  wire  on  spools  of  %  lb.,  1 
lb ,  and  8  lbs.  each  ;  ]/z  inch  electricians' 
staples  in  2  oz.,  l/z  lb.,  or  1  lb.  packages; 
electric  door  connections  for  use  on  store 
entrance  doors  to  indicate  the  opening  and 
closing  of  the  door  ;  dining  room  pushes  to 
be  operated  with  the  foot  for  calling  a  ser- 
vant during  meals,  etc. 

Although  the  hardwareman  will  doubtless 
find  it  profitable  to  handle  certain  electrical 
goods,  he  will  have  to  exercise  care  that  he 
does  not  overstock,  and  will  find  it  rather 
beyond  his  ability  to  do  fitting  until  he  fully 
understands  how  to  install  electric  bells  in 
their  various  applications. 


RE  ADVERTISING  NET  PRICES. 

IS  it  advisable  to  advertise  discounts  and 
net  prices  in  the  columns  of  a  trade 
journal? 

This  is  a  question  that  is  agitating  the 
minds  of  a  great  many  retailers. 

Dealers  are  sensitive,  and  not  altogether 
without  cau^e,  to  any  exposure  of  the  confi- 
dential terms  of  wholesale  prices. 

Now,  though  the  trade  journal  is  meant 
only  for  the  eyes  of  the  trade,  it  is  practically 
impossible  to  prevent  it  even  being  seen  by 
outsiders. 

Hardware  merchants  themselves  are  often 
in  the  habit  of  leaving  them  on  their  counters 
and  lending  the  journals  to  their  friends. 

Referring  to  the  subject,  a  retailer  was 
heard  to  remark  :  "It  is  not  desirable  that 
customers  should  know  too  much  of  the  in- 
side working  of  our  business  or  the  exact 
cost  of  goods ;  they  see  only  the  actual  differ- 
ence between  the  cost  price  and  the  price  at 
which  the  goods  are  being  retailed,  and  in- 
variably neglect  to  deduct  our  store  ex- 
penses, freight,  etc  ,  from  it." 

The  evil  exists,  and  the  question  is,  where 
is  the  remedy?  It  is  almost  impossible  for 
the  publishers  to  prevent  one  of  their  papers 
being  sent  to  anyone  who  furnishes  proper 
credentials,  though  he  may  have  begged, 
borrowed  or  stolen  them.  The  settling  of 
the  question,  as  it  at  present  stands,  is  be- 
tween the  wholesalers  and  retailers. 

Are  wholesalers  contented  to  limit  their 
advertisements  to  merely  notifying  in  gen- 
eral terms  such  as  "Liberal  discount  allowed 
the  trade,"  or  "  Write  for  new  reduced  list," 
and  leave  the  retailer  to  obtain  the  precise 
information  by  mail?  And  will  the  majority 
of  re'ailers  sooner  be  referred  to  the  mail  as 
a  means  of  obtaining  further  information,  in 
the  place  of  having  the  prices  laid  out  before 
them  in  the  original  announcement,  and 
saving  them  further  trouble? 

While  this  question,  which  is  essentially  a 
matter  for  the  trade  itself,  is  being  settled, 
it  will  be  well  for  the  merchant  to  remember 
that  the  trade  journal  is  published  for  the 
eyes  of  the  trade  only,  and  contains,  not 
only  net  prices,  but  information  on  many 
other  subjects  which  are  not  intended  for 
the  perusal  of  customers.  It  is  therefore  not 
policy  to  leave  it  where  its  contents  will  be 
made  public  property. 


TALKS  WITH   BUSINESS  MEN. 


T 


i  i  r  INHERE  is  no  use  people  bolstering 
up  things,  trade  is  quiet,"  said 
Mr.  Fargrieve,  of  Fargrieve  & 
Co.,  College  street.  "  I  am  not  an  upholder 
of  the  chronic  grumbler.  It  may  be  good  to 
hope  for  something  better  in  the  future,  but 
that  is  no  reason  for  us  to  deceive  ourselves. 
We  were  quiet  in  winter  and  looked  forward 
to  spring  improvement.  Spring  has  come 
and  trade  is  still  quiet,  and  we  are  looking 
forward  to  the  summer  trade  ;  and  so  it  will 
go  on  to  all  appearances.  The  cause  of  the 
quietness  in  trade  is  the  lack  of  enterprise 
on  the  part  of  those  who  hold  the  money.  I 
do  not  blame  the  moneyed  men  for  not  go- 
ing into  rash  speculations,  but  they  have 
been  unwilling  to  make  any  outlay  on  manu- 
facturing concerns,  where  there  was  a  good 
and  reasonable  expectation  of  a  fair  dividend 
on  their  money.  They  would  sooner  place 
it  in  a  bank  at  4  per  cent,  interest  or  specu- 
late in  real  estate,  which  a  few  of  them  have 
done,  and  got  badly  bitten.  Now  the  rest 
are  afraid  or  have  land  on  their  hands  that 
they  cannot  get  rid  of.  The  department 
store  is  another  factor  in  making  bad  times. 
If  it  were  not  for  these  stores  more  small 
tradesmen  could  live,  and  there  would  not 
be  so  many  stores  empty  and  rents  would 
be  better.  They  are  not  the  benefit  to  the 
community  that  some  people  think  they  are. 
The  producer  in  the  first  place,  who  is  the 
mechanic  and  working  mac,  has  to  work 
harder  and  take  less  for  his  labor,  that  the 
goods  may  be  produced  at  these  low  figures. 
Low  prices  never  made  goad  times." 

"  I  have  found  the  spring's  trade  fairly 
good,"  said  J.  Woodsworth,  Yonge  street. 
"  It  is  rather  early  for  summer  lines,  but  we 
have  had  some  demand  for  screen  wire  cloth 
and  have  sold  a  lot  of  lawn  mowers.  Trade 
in  dry  and  mixed  paints,  oils  and  varnishes, 
has  been  good,  but  there  is  no  improvement 
in  shelf  hardware.  There  is  not  much  build- 
ing going  on,  and  the  prospects  for  improve- 
ment in  this  line  is  small." 


"  Yes,  this  has  been  an  exceedingly  wet 
spell,  and  business  has  been  dull  the  last 
two  or  three  days,"  said  W.  L.  Murray, 
Yonge  street.  "  It  will,  in  my  opinion,  only 
cause  a  temporary  depression.  I  think  trade 
will  be  all  the  better  after  this.  Many 
people  have  been  expecting  some  bad 
weather,  and  have  been  holding  off  in  con- 
sequence. We  ought  to  have  fine  weather 
after  this  downfall." 


The  merchants  of  Alliston  have  agreed  to 
close  their  stores  on  Wednesday  afternoon 
of  each  week  at  1  o'clock,  and  to  keep  them 
closed  until  Thursday  morning,  commencing 
May  9th  and  continuing  during  the  months 
of  May,  June,  July,  August  and  September. 


"There  is  a  fair  volume  of  trade  doing  in 
seasonable  goods,"  said  J.  Robertson,  Yonge 
street.  "  There  has  been  no  heavy  run  on 
any  one  line,  though  there  has  been  a  fairly 
good  demand  for  garden  tools.  No,  I  do 
not  believe  in  the  ticketing  of  goods  with 
prices  in  plain  figures  for  the  show  window. 
It  gives  your  place  too  much  the  look  of  a 
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Cheap  Jack's.  Another  reason  is  that  peo- 
ple seeing  the  prices  have  no  excuse  to  enter 
the  store  unless  they  actually  need  the  article 
in  question,  and  you  lose  the  chance  of  intro- 
ducing to  them  other  lines.  We  have  been 
doing  a  good  bit  of  jobbing  lately  and  this 
storm  should  make  work  in  eave-troughing 
and  roofing  good.  If  anyone  has  had  a  leak 
in  his  roof  he  has  found  out  where  it  is  during 
the  past  three  days." 


"  We  have  been  selling  a  lot  of  house 
furnishings  lately,  and  the  demand  for  mixed 
paints  has  been  very  good,"  said  E.  W. 
Maas,  Spadina  avenue.  "Garden  tools  are 
moving  nicely,  rakes  being  in  great  demand. 
There  has  been  a  good  demand  for 
screen  wire,  though  the  flies  have  not 
put  in  their  appearance  yet.  Yes,  I 
believe  in  ticketing  goods  in  plain  figures. 
It  may  not  be  the  wisest  plan  for  the  man 
handling  dry  goods  or  some  other  line,  which 
needs  talking  up,  but  the  hardware  merch- 
ant's stock  is  composed  of  necessities,  and 
there  is  seldom  a  line  he  carries  that  needs 
much  introducing.  If  you  are  dealing  in 
small  goods  and  serving  a  lot  of  customers 
you  will  find  that  plain  ticketing  pays. 
Another  thing  in  favor  of  the  practice  is 
that  there  are  many  people  who  are  too 
modest  to  come  in  and  price  goods  fearing 
that  the  price  of  it  will  be  beyond  their 
purse.  I  have  found  it  a  success  to  ticket 
goods." 


CRUDE  PETROLEUM  BRICKS. 

Fuel  bricks  of  crude  petroleum  are  exten- 
sively used  in  the  Italian  navy,  and  are,  ac- 
cording to  an  exchange,  made  as  follows : 
The  mixture,  which  is  made  in  the  propor- 
tion of  i%  pints  of  petroleum,  10  percent, 
of  rosin,  sH  ounces  of  soap,  and  1 1]/2  ounces 
of  caustic  soda,  is  heated  and  stirred  at 
the  same  time.  Solidification  begins  in 
about  10  minutes,  and  the  operation  must 
then  be  carefully  watched.  If  there  is  a 
tendency  to  remain  liquid  a  little  more  soda 
is  added.  After  the  mixture  has  been  stirred 
until  the  mass  becomes  nearly  solid  the 
thick  paste  is  poured  into  the  moles,  which 
are  placed  for  10  or  15  minutes  in  a  drying 
stove.  The  briquettes,  which  are  of  the 
same  size  and  lorm  as  those  largely  used  in 
France  and  Germany,  are  then  cooled  and 
are  ready  for  use  in  a  few  hours.  Sig. 
Maestracci  recommends  the  addition  of  20 
per  cent,  of  wood  sawdust  and  20  per  cent, 
of  clay  or  sand,  which  makes  the  briquette 
cheaper  and  more  solid.  In  trials  made  at 
Marseilles  on  several  tugboats  the  petroleum 
briquettes  furnished  about  three  times  as 
much  heat  as  coal  briquettes  of  the  same 
size.  They  were  burned  in  the  ordinary 
boiler  furnace  without  any  special  prepara- 
tion, gave  out  very  little  smoke,  and  left 
little  or  no  ash.  The  advantages  claimed 
for  the  petroleum  briquettes  are  the  absence 
ofsmokeanda  large  reduction  in  bulk  of 
fuel  which  must  be  carried  as  compared  with 
coal,  while  the  risks  attending  the  carrying 
of  liquid  fuel  are  avoided. 


AN  IRON  STRIKE  POSSIBLE. 

A  PITTSBURG  despatch  says  that 
probably  the  most  important  busi- 
ness to  be  considered  at  the  Cleve- 
land Convention  of  the  Amalgamated  As 
sociation  of  Iron  and  Steel  Workers  is  the 
advisability  of  a  national  strike  in  the  iron 
trade.  Such  is  the  report  current  among 
the  local  iron  and  steel  workers,  who  say 
that  the  project  has  been  under  discussion  in 
their  lodges  for  several  months.  According 
to  thesame  sources  of  information  emissaries 
have  been  working  with  much  success 
among  the  employes  in  non  union  mills.  It 
is  well-known  that  the  non-union  workers  as 
well  as  the  unionists  have  become  dissatis- 
fied over  the  present  condition  of  affairs.  It 
is  stated  that  the  desire  of  the  Amalga- 
mated Association  of  IronandSteel  Workers' 
Organization  to  co-operate  has  been  eagerly 
accepted.  For  the  purpose  of  stirring  up  a 
general  strike  sentiment  for  higher  wages 
trusted  organizers  have  been  sent  to  Steel- 
ton,  Harrisburg,  Scranton,  Philadelphia, 
Pottstown,  Bellefonte  and  other  eastern 
manufacturing  cities,  to  sound  the  working- 
men  and  ascertain  whether  they  will  join  in 
the  movement.  This  national  strike,  it  is 
said,  will  not  be  ordered  immediately.  Six 
months  or  more  may  elapse  before  it  is  under- 
taken. In  the  meantime  a  part  of  the  plan 
is  to  have  the  convention  adopt  the  60-day 
limit  wage  scale.  It  is  also  asserted  that  in 
many  mills,  which  are  nominally  working 
under  individual  agreement,  secret  lodges 
have  been  organized  and  the  men  are  only 
waiting  an  opportunity  to  assert  their  alle- 
giance to  the  Amalgamated  Association. 
The  recent  strikes  in  non-union  mills  are  in- 
dicative of  the  spirit  of  unrest  now  prevalent, 
and  the  Amalgamated  Association  officials 
are  not  slow  to  take  advantage  of  the  situa- 
tion. It  is  confidently  predicted  that  unless 
there  are  radical  changes  in  the  plans  during 
the  Cleveland  convention  that  a  national 
strike  in  the  iron  and  steel  industries  will 
certainly  be  ordered. 


RAILWAY  STATION   INDICATOR. 

The  railway  companies  which  firsttook  up 
the  crude  form  of  a  railway  station  indicator 
in  England,  have,  according  to  an  exchange, 
at  length  succeeded  in  evolving  an  appli- 
ance of  :he  utmost  practicability  and  value. 
The  apparatus,  as  tested  in  its  latest  form, 
is  automatic,  and  neither  the  conductor  nor 
the  driver  is  in  any  way  responsible  for  its 
effective  working.  The  machinery  of  the 
indicator  is  so  arranged  that  the  glass  case 
containing  the  names  of  the  stations  can  be 
placed  either  in  the  centre  of  the  roof  of 
each  compartment,  or  even  in  the  interven- 
ing partitions,  an  alternative  which  arises 
out  of  the  peculiar  construction  of  English 
cars,  in  which  the  seats  run  right  across  the 
car,  with  a  partition  at  the  back  of  each,  and 
a  door  at  each  side  of  the  car.  The  cars  are 
attached  to  an  endless  chain  carried  on  two 


shafts.  Each  car  possesses  a  complete  ap- 
paratus. As  showing  the  perfection  to 
which  the  mechanism  has  been  brought,  it 
is  stated  that  the  finer  patts  of  the  apparatus 
withstood  in  an  engineer's  shop,  the  severe 
test  of  1,500,000  revolutions,  and  that  no  ap- 
preciable wear  was  found  in  any  section  of 
the  machine. 


THE  ST.  MARY'S  CANAL. 

SECRETARY  LAMONT  sent  to  U.  S. 
Congress  last  week  the  report  of  Col. 
Poe,  of  the  Engineer  Corps,  in  con- 
nection with  the  operation  and  care  of  St. 
Mary's  Falls  Canal  during  the  season  of 
1893.  The  chief  of  engineers  in  submitting 
the  report  says  that  it  contains  much  valu- 
able information  respecting  our  lake  com- 
merce. The  report  shows  the  total  mile- 
tens,  8,980,319,240;  average  distance  freight 
was  carried,  831.9  miles;  number  of  regis- 
tered craft  using  the  canal  during  the  sea- 
son— steamers,  459;  sail  vessels  and  barges, 
294;  unregistered  craft,  213;  total  freight 
carried  by  registered  craft,  10,757,237  tons; 
unregistered,  39,335;  passengers,  18,860; 
value  of  registered  craft,  $41,133,100;  freight 
carried  by  Canadian  vessels,  44,045  tons. 
The  total  freight  carried  by  American  un- 
registered craft  amounted  to  9,878  tons  in 
156  passage?.  The  total  freight  carried  by 
Canadian  unregistered  craft  amounted  to 
29,457  tons  in  57  passages,  making  an  aver- 
age of  516  per  passage.  The  Canadian 
freight  was  4  1-10  per  cent,  of  the  total 
freight  for  the  season.  The  total  amount  of. 
freight  paid  for  was  $9,957,483,  and  the  cost 
per  mile  one  and  one-tenth  mills.  The  aver- 
age distance  freight  was  carried  831  9-10 
miles,  which  was  9  5-10  miles  greater  than 
in  1892.  The  canal  was  opened  to  naviga- 
tion during  the  season  of  1893,  219  days, 
which  is  a  decrease  of  14  days,  compared 
with  1892.  The  amount  of  freight  carried 
during  the  season  of  1893  (10,796,572  tons) 
was  a  decrease  of  417,761  net  tons  in  com- 
parison with  the  season  of  1892. 


HAMILTON  SMELTING  WORKS. 

No  word  has  yet  been  received  from  the 
smelting  works  projectors,  whose  arrival  in 
the  city  is  being  so  anxiously  awaited,  but 
Solicitor  Carscallen  says  he  expects  them  in 
a  very  few  days. 

It  looks  as  though  the  projectors  are  pre- 
pared with  the  money  to  go  ahead  with  the 
enterprise,  the  Hamilton  Iron  &  Steel  Com- 
pany, limited,  having  secured  a  chattel  mort- 
gage from  the  Atlantic  Trust  Company  for 
$250,000. 

In  regard  to  the  chattel  mortgage,  Solici- 
tor Carscallen  says  it  is  a  private  matter 
between  the  Iron  &  Steel  Company  and  the 
Trust  Company,  but  he  admits  that  it  is  an 
evidence  that  the  smelting  works  are  going 
to  be  built.  He  also  says  there  has  never 
been  any  doubt  since  the  bylaw  was  passed 
as  to  the  establishment  of  the  smelting 
works. — Hamilton  Herald. 
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[Importers,  wholesale  merchants  and  manufacturers 
should  send  any  items  intended  for  this  department  is 
that  they  may  reach  the  head  office  not  later  than  Wed- 
nesday morning.  The  editor  will  always  welcome  such 
information.] 

E  SAUNDERS,  of  Toronto,  has  fitted 
up  the  old  foundry  in  the  east  end 
•  of  Bowmanville.  He  is  doing  quite 
a  business,  and  has  overhauled  Mr.  Mc- 
Kay's machinery  at  the  mill,  and  John 
McClellan's  machinery  down  at  the  wharf. 
Farmers  wanting  plow  points  will  do  well 
by  giving  Mr.  Saunders  a  call. — Port  Hope 
Guide. 

Bowmanville  merchants  will  during  sum- 
mer close  their  shops  every  evening  at  seven 
o'clock. 

A  ship  of  steel  from  her  hull  through  to 
the  standing  rigging  has  been  built  at  Car- 
diff, Wales. 

Wallaceburg  citizens  have  subscribed 
several  thousand  dollars  towards  establish- 
ing glass  works. 

Cowansville  is  to  be  asked  to  vote  a  bonus 
of  $3,000  to  M.  Vilas  to  remove  his  machine 
shops  from  Farnham  to  Cowansville. 

Several  dealers  in  oil  at  St.  John's  have 
been  reported  by  the  police  for  allowing  oil 
casks  to  lay  on  the  sidewalk  over  night. 

Krupp,  the  German  cannon  manufacturer, 
employs  16,000  men,  who,  with  their  families, 
number  60,000,  and  constitute  the  bulk  of  the 
population  of  Essen. 

Cameron  Bros,  have  bought  from  Robert 
Lillie  the  old  foundry  and  dwelling,  Perth, 
and  W.J.  Kirkham  has  purchased  the  black- 
smith shop  part  in  the  rear. 

A  Patron  poet  writes :  "  The  chink  bug 
eats  the  farmer's  grain,  the  bee  moth  spoils 
his  honey,  the  bed  bug  fills  him  full  of  pain, 
but  the  humbug  scoops  the  money." 

Messrs.  J.  Z.  Long  and  son  are  applying 
for  a  Canadian  patent  for  a  shield  for  a 
pneumatic  tire  for  Messrs.  Geo.  K.  Crocker, 
Thos.  E.  Scott  and  R.  N.  Price,  all  of  St. 
Thomas. 

John  Roger,  blacksmith,  of  Hamilton, 
yesterday  fell  down  the  elevator  shaft  in 
Wood,  Vallance  &  Co.'s  hardware  store,  St. 
Thomas,  a  distance  of  28  feet,  and  was 
severely  injured. 

An  enterprising  merchant  of  a  neighbor- 
ing town  rents  bicycles  at  20c.  an  hour  to  the 
youths  of  the  place,  and  now  finds  that  his 
sales  of  arnica  and  sticking  plaster  have 
largely  increased. — Tribune,  Deseronto. 

Hon.  Mr.  Wood  has  introduced  a  bill  in 
the  House  of  Commons  respecting  the  units 
of  electrical  measurements.  It  provides  for 
the  inspection  of  standards  of  measure,  used 
by   electric    lighting   companies.    Another 


measure  introduced  yesterday  for  the  in- 
spection of  electric  light  provides  in  the  in- 
terests of  customers  for  the  examination  of 
electrical  metres  in  the  same  manner  as  in 
inspection  of  gas  metres. 

J.  Cameron,  representing  the  J.  B.  Mac- 
Lean  Publishing  Co.,  of  Toronto,  was  in 
town  on  Tuesday  in  the  interest  of  the  vari- 
ous trade  journals  published  by  that  enter- 
prising firm.  He  reports  business  in  his 
line  very  fair. — Kingsville  Reporter. 

The  Coldbrook  Rolling  Mill,  New  Bruns- 
wick, management  has  notified  its  em- 
ployees of  a  reduction  in  wages  after  May 
12.  Mr.  Ketchum,  in  speaking  to-night  of 
the  reduction,  said  the  management  was 
compelled  to  take  this  step  on  account  of 
the  recent  tariff  changes. 

A  local  boiler  insurance  company  is  con- 
templating the  holding  of  open  meetings  for 
the  instruction  of  stationary  engineers.  It 
the  plan  is  carried  out,  lectures  will  be  de- 
livered and  lessons  on  economy  in  engineer- 
ing work  given.  Employers  will  also  be  in- 
vited to  attend. — London  Advertiser. 

J.  Orr  Callaghan,  superintendent  of  the 
Ontario  Tack  Factory,  Hamilton,  stated  that 
they  had  enough  coal  to  last  till  June  1,  hav- 
ing made  a  contract  some  time  ago,  but  if  the 
coal  strike  was  still  on  at  that  date,  he  could 
not  see  any  alternative  but  to  close  the  fac- 
tory, which  would  throw  about  70  men  out  of 
employment. 

One  of  Mr.  Baskerville's  hardware  delivery 
teams  ran  away  from  in  front  of  the  north 
fire  hall,  upsetting  the  wagon  and  contents. 
The  horse  was  caught  as  soon  as  the  wagon 
turned  over  in  Maple  street,  near  the  C.P.R. 
tracks,  and  was  not  injured  but  the  wagon 
was  broken.  The  driver  standing  beside  the 
rig  had  a  narrow  escape  from  being  knocked 
down. — Winnipeg  Free  Press. 

Stephen  Motta,  of  Fargo,  is  working  on  a 
model  of  a  standard  locomotive.  It  is  one 
twenty-fourth  the  actual  size  of  an  engine, 
and  is  capable  of  making  steam.  The  little 
fellow  will  be  finished  this  week  and  placed 
on  exhibition.  Motta  is  one  ©f  the  machin- 
ists at  the  Northern  Pacific  shops,  Fargo, 
and  was  formerly  in  the  C.  P.  R.  shops  here. 
— Winnipeg  Free  Piess. 

The  St.  Lawrence  &  Chicago  Navigation 
Co.,  with  headquarters  at  Toronto,  has  been 
formed.  It  is  composed  of  Thomas  Marks 
&  Co.,  of  Port  Arthur ;  Hagarty  &  Co.,  of 
this  city,  and  others.  W.  D.  Matthews,  of 
Toronto,  a  director  of  the  Canadian  Pacific 
railway,  is  president  of  the  new  company, 
and  John  H.  G.  Hagarty,  of  Toronto,  is 
secretary  and  treasurer.  Captain  Crangle, 
Toronto  ;  Thomas  Marks  and  George  T. 
Marks,  Port  Arthur,  and  F.  W.  Kingston 
are  the  other  directors.  It  is  expected  this 
combination  will  do  away  with  considerable 
freight  rate  cutting. 

J.  H.  Anderson,  a  smelter  in  the  employ 
of  the   Ontario  Rolling  Mills,  has  left  for 


British  Columbia  to  work  in  the  Fish  River 
silver  and  copper  mine,  owned  by  eight 
Hamilton  capitalists.  He  intends  shipping 
a  carload  cf  the  ore  to  New  York,  where  it 
will  be  put  through  a  smelter,  to  test  whether 
the  metal  can  be  secured  in  paying  quanti- 
ties or  not.  S.  S.  Ryckman,  one  of  the  com- 
pany, spent  some  months  in  the  mine  last 
year  with  gratifying  results. 

Too  little  advertising  is  like  sowing  too 
little  seed.  A  farmer  in  planting  corn  puts 
a  number  of  grains  into  each  hill,  and  is  sat- 
isfied if  one  good  healthy  stalk  comes  from 
each  planting.  It's  the  constant  advertiser 
that  is  bound  to  attract  attention.  It's  the 
succession  of  bright,  catchy  advertisements 
that  refuse  to  be  ignored.  That  the  proper 
time  must  be  allowed  for  the  fruit  to  grow, 
ripen  and  be  gathered  is  as  true  as  that 
wheat  cannot  be  prepared  the  dav  after  it  is 
sown. 

The  Waterous  Engine  Works,  of  South 
Park,  St.  Paul,  were  destroyed  by  fire  on 
Friday  night,  18th  inst.  The  loss  is  estim- 
maled  at  $40,000.  The  business  of  the  firm 
was  that  of  manufacturing  fire  engines  and 
other  fire  fighting  apparatus.  The  president, 
Charles  H.  Waterous,  resides  at  Brantford, 
Ont.  Mr.  Frank  J.  Waterous  is  secretary- 
treasurer  of  the  St.  Paul  company,  and  asso- 
ciated the  management  with  hisbrother  Fred. 
L.  The  works  were  formerly  in  Winnipeg. 
The  St.  Paul  fire  does  not  affect  the  Cana- 
dian business  of  the  company. 

A  process  is  said  to  have  been  just  invent- 
ed for  extracting  nitrogen  from  the  atmo- 
sphere so  economically  as  to  offer  sulphate 
of  ammonia  for  fertilizing  purposes  at  $22  a 
ton — about  one-fourth  of  its  present  price — 
with  a  good  quantity  of  illuminating  gas  for 
a  by-product.  The  gases  and  vapors  of  a 
hydro-carbon  are  (explains  a  contemporary) 
introduced  into  a  retort  whose  temperature 
is  2,200  degrees,  and  the  carbon  and  hydro- 
gen separate.  Air  is  introduced,  and  lime 
is  sifted  through  the  retort  ;  the  hydrogen 
passes  off  and  may  be  collected,  carbureted, 
and  used  for  illumination.  The  carbon  and 
nitrogen  and  alkali  form  a  cyanide,  which 
may  be  decomposed  by  steam,  and  sulphate 
of  ammonia  is  the  result.  If  this  fertilizing 
salt  can  be  obtained  at  $22  a  ton  it  wilt  do 
much  to  promote  intensive  farming,  for  it  will 
make  one  of  the  most  valuable  fertilizers  one 
of  the  cheapest,  and  it  may  have  a  marked 
effect  upon  agriculture. 


SHOP  WINDOW  PILLARS. 

A  very  simple  way  of  utilizing  shop  win- 
dow pillars  for  the  display  of  small  goods  is 
given  in  Ironmongery.  At  a  suitable  dis- 
tance from  each  other  on  the  pillar  several 
black  straps  are  fastened.  Holes  have  pre- 
viously been  made  in  the  straps,  and  in  these 
are  inserted  small  brass  hooks.  The  strap 
is  secured  by  being  drawn  tight  and  buckled 
in  the  ordinary  manner.  This  method  of 
using  a  pillar  lends  itself  capitally  to  the  dis- 
play of  steel  toys  and  small  goods. 
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CHEAP  HEATING. 

WE  are  now  at  the  season  when  winter 
heating  apparatus  of  all  kinds  go 
out  of  service,  says  Metal  Exchange. 
A  good  deal  of  it,  in  the  natural  order  of 
trade,  should  have  gone  finally  out  of  ser- 
vice last  year  ;  but  in  view  of  the  panicky 
feeling  which  prevailed,  and  consequent  at- 
tempts to  secure  unusual  economies,  it  has 
been  made  to  hold  over  by  various  shifts 
and  devices  against  the  desire  for  newer  and 
better  apparatus.  Those  who  find  themselves 
at  the  end  of  the  heating  season  with  worn- 
out  boilers  or  furnaces  will  do  well  to  con- 
sider at  once  whether  there  will  ever  come  a 
more  favorable  time  for  replacing  it.  All 
sorts  of  goods  seem  to  have  settled  down  up- 
on the  very  bed  rock  price  ;  and  contracting 
firms  with  comparatively  idle  facilities  are 
not  only  looking  around  very  sharply  for 
more  work,  but  are  willing  to  execute  con- 
tracts at  prices  quite  unprecedented  in  the 
trade.  It  is  believed  by  many  that  heating 
contract  work  will  be  done  in  this  summer 
of  1894  more  cheaply  than  it  will  be  possible 
to  get  such  work  done  for  many  years  to 
come.  Besides,  a  worn-out  heating  plant  is 
not  economical  of  money,  comfort  or  health  ; 
and  when  such  plants  have  reached  a  certain 
stage  of  decreptitude  they  ought  to  be  sum- 
marily replaced  by  new  installments. 


LITTLE  WONDER    WAGON   JACKS. 

STRENGTH  and  simplicity  are  the  re- 
quisites in  order  to  a  wagon  jack's  use- 
fulness. Samuel,  Benjamin  &  Co.,  are 
handling  a  jack  this  season  which  possesses 
these  essentials.  It  is  named  the  "  Little 
Wonder  Wagon  Jack,"  and  is  simplicity  it- 
self. It  has  no  notches,  ratchets,  or  cogs, 
which,  when  they  become  worn,  render  the 
machine  worthless.  The  "  Little  Wonder" 
is  made   throughout   of  the  best  malleable 


iron  except  the  foot  which  is  oak.  It  is  made 
adjustable  in  a  moment  to  any  height  of  an 
axle.  The  vehicle  is  raised  by  simply  pres- 
sing down  the  lever.  The  jack  is  locked 
simultaneously  with  the  lowering  of  the 
lever.  Its  compactness  is  as  marked  as  its 
strength,  the  jack  being  easily  stowed  away 
under  a  buggy  seat.  "  It  is,"  says  the  manufac- 
turer, "preferable  to  all  other  jacks  for  hotel 
barns,  livery  barns,  etc.,  because  it  elevates 
the  vehicle  from  directly  underneath  and  will 
not  allow  it  to  move  either  backward  or  for- 
ward, no  matter  what  the  condition  of  the 


floor  may  be.  It  is  sold  at  a  much  lower 
figure  than  inferior  American  jacks.  It  is  of 
Canadian  manufacture,  and  can  be  sold 
cheaper  than  the  American  article,  upon 
which  a  heavy  duty  is  charged.  The  "  Little 
Wonder,"  after  a  thorough  test,  was  adopted 
by  the  United  States  Government  for  use  in 
the  army,  in  preference  to  all  other  jacks, 
either  American  or  foreign.  Its  durability 
is  unquestionable,  as  there  is  nothing  that 
can  get  out  of  order.  The  manufacturers 
are  in  possession  of  a  number  of  testimonials 
from  hardware  dealers,  carriage  manufac- 
turers, etc.  One  received  May  7  from  Smith 
Bros.,  carriage  and  wagon  manufacturers, 
Toronto,  reads  :  "  We  have  used  the  'Little 
Wonder '  and  find  it  a  very  handy  and  use- 


ful article.  Beine  fully  up  to  representa- 
tions, we  have  pleasure  in  recommending  it 
to  any  parties  desiring  a  first-class  and  con- 
venient jack." 


FOLLY  AS  IT  WALKS. 

A  correspondent  sends  to  an  Eastern 
journal  a  copy  of  a  St.  Paul  paper  contain- 
ing what  is  evidently  a  reproduction  of  a 
patent  office  drawing  of  a  mechanical  horse. 
This  horse's  interior  economy,  as  described, 
consists  of  various  spur  wheels,  cranks,  lev- 
ers, hinges,  springs,  etc.,  all  of  which,  operat- 
ing severally  and  conjointly,  are  supposed  to 
imitate  the  motion  of  a  real  horse  in  walk- 
ing, while  the  motive  power  is  derived  from 
the  legs  of  the  rider,  who  is  supposed  to  sit 
upon  the  back  of  this  contrivance  and  work 
his  feet  up  and  down  a  la  bicycle.  Under 
what  theory  a  patent  is  granted  upon  such  a 
thing  as  a  "useful  invention"  is  more  than 
we  can  find  ourselves  able  to  comprehend  in 
the  limited  time  we  can  permit  ourselves  to 
study  the  matter.  It  is  stated  in  defense  of 
this  monstrosity  that  the  bicyclist  does  not 
feel  that  sense  of  superiority  over  ordinary 
pedestrians  as  the  equestrian  does,  and  this 
horse  is  designed  to  fill  this  long-felt  want. 
It  is  stated,  furthermore,  that  when  this  horse 
is  walking  there  will  be  the  same  action  to 
maintain  his  perpendicular  that  there  is  in 
the  revolving  wheels  of  a  bicycle,  and  that  it 
will  be  impossible  to  tip  it  over.  We  should 
judge  the  whole  contrivance  to  weigh  about 
1,000  pounds, and  the  sight  of  aman  mounted 
upon  it  and  trying  to  work  it  up  a  moderate 
grade  would  be  a  spectacle  for  the  gods. 
Verily,  the  fool-killer  doth  sadly  neglect  his 
business. 


Five  American  companies  tendered  for 
superstructure  of  the  new  bridge  over  the 
Assiniboine,  but  from  the  figures  published, 
the  contract  will  probably  go  to  the  Bridge 
and  Engineering  Company  ofPeterborough. 


HARDWARE. 


THE    RETAIL   JOBBER. 

EDITOR  Hardware,  —  "  Gone  For- 
ever," in  your  journal  a  couple  of 
weeks  ago,  was  a  very  expressive  ar- 
ticle, and  the  remarks  which  follow  should 
be  read  many  times  over  and  memorized  by 
the  hardware  trade.  Some  people  have  been 
sighing  for  a  "  cheap  country  "  to  live  in,  and 
a  certain  type  of  politicians  have  been  ex- 
hausting the  English  language  to  prove  that 
the  cheaper  everything  is,  the  nearer  we  will 
be  to  the  millenium.  This  sort  of  talk 
tickled  the  ear  of  the  Patrons  of  Industry 
until  wheat  dropped  to  55c.  per  bushel,  and 
then  "a  change  came  o'er  the  spirit  of  their 
dream."  What  your  article  said  was  true 
to  the  letter,  viz.  :  "  Perhaps  there  is  no 
greater  fallacy  in  business  circles  than  the 
idea  that  low  prices  are  beneficial  to  busi- 
ness men.  On  the  contrary,  they  are  ruin- 
ous." 

And  permit  me  to  say  to  the  hardware 
trade  that  everyone  knows  just  now  that  the 
chief  sinners  in  breaking  down  business  are 
the  men  who  call  themselves  "  jobbers."  It 
seems  that  for  some  years  back  some  over 
ambitious  young  men — whose  fathers  had, 
perhaps,  accumulated  a  little  money  in  the 
old-fashioned  way  of  sticking  closely  to  busi- 
ness and  asking  fair  prices — have  thought 
the  old  ways  are  too  slow  to  suit  their  swift 
notions,  and  so  they  have  aspired  to  become 
quasi-wholesalers,  although  financially  no 
stronger  than  scores  of  retailers  in  all  parts 
of  the  country.  But  they  aspire  to  do  a  big 
trade,  turn  over  a  large  lot  of  goods,  cover  a 
huge  territoiy,  and  earn  a  big  name.  Well, 
the  records  of  disaster,  so  far,  are  not  very 
assuring,  but  "the  fools  are  not  all  dead 
yet,"  as  an  American  humorist  would  say, 
and  so  the  fun  goes  on. 

These  men  send  out  travelers — or  I  should 
say,  a  traveler — who  for  a  few  days  in  a  sea- 
son will  wander  about  quoting  prices  to  car- 
penters for  house  furnishings,  blacksmiths 
for  iron  bolts,  etc.,  and  to  all  sorts  of  people 
who  ought  in  all  fairness  to  do  business  with 
the  local  dealer.  I  have  before  me  a  list  of 
prices  sent  out  for  the  whole  range  of  goods 
supplied  by  one  of  these  firms,  and  no  one 
in  his  sane  moments  believes  that  business 
can  be  successfully  conducted  on  the  per- 
centage of  profit  asked  by  this  firm  over  or- 
dinary wholesale  rates.  I  am  aware  that  in 
some  way — by  misrepresentation  in  many 
cases — manufacturers  have  been  induced  to 
yield  to  some  of  these  men  cut  rates,  which 
leave  to  them  in  turn  no  margin  of  profit. 
But  I  here  enter  a  protest  against  all  such 
discrimination,  and  claim  that  where  this 
is  done  to  these  jobbers  the  regular,  honest 
retail  trade  is  not  being  honestly  dealt  with 
or  fairly  treated. 

The  result  of  the  whole  system  is  that  in 
Western  Ontario  the  hardware  business  is 
becoming  demoralized,  and  local  dealers  are 
being  driven  to  resort  to  all  sorts  of  schemes 
to  keep  their  trade  going,  and  veiy  frequently 


this  is  done  by  intrenching  on  other  lines  not 
belonging  to  our  business  at  all.  We  are  al- 
ready selling  harness,  soaps,  drugs.  How 
long  will  it  be  until  some  of  us  set  up  a  line 
of  millinery  and  dressmaking  ?  How  would 
it  do  for  us  to  start  a  Hardware  Guild,  and 
endeavor  to  cultivate  a  little  of  that  esprit 
du  corps  which  formerly  obtained  among 
the  dealers  in  iron  goods  ?  At  all  events, 
we,  too,  might  make  a  combination  of  re- 
tailers to  protect  ourselves. 

Yours,  etc., 

Ironmonger. 
Woodstock. 


THE  INSTALLMENT  PLAN. 

The  economies  and  financial  management 
of  the  present  day  are  very  different  from 
those  of  two  or  three  generations  back. 
Buying  on  the  installment  plan,  from  being 
a  temporary  resort  to  tide  over  hard  times, 
has  become  the  regular  rule,  and  so  much  is 
it  m  force  at  present  that  in  some  instances 
at  least  the  man  who  pays  ready  cash  is 
actually  at  a  disadvantage.  The  modern 
method,  without  any  exaggeration,  would 
make  a  philosopher  of  the  Poor  Richard 
type  turn  over  in  his  grave,  but  anything  as 
bad  as  the  following,  from  the  New  York 
Weekly,  would  cause  him  to  rise  up  in  pro- 
test : 

Father — This  is  a  fine  house  you've 
bought.  I  don't  see  how  you  raised  the 
money. 

Son — I  am  buying  it  on  the  installment 
plan. 

"  Oh  !  But  where  did  you  get  all  this 
handsome  furniture  ?" 

"Buying  that  on  the  installment  plan, 
too." 

"Humph!  Must  cost  something.  I 
don't  see  how  you  can  spare  so  much  for 
clothes.     Your  wife  dresses  like  a  princess." 

"  Yes,  get  our  clothes  on  the  installment 
plan." 

"  Won't  do,  won't  do  at  all.  Suppose  you 
should  die?" 

"  I  can  be  buried  on  the  installment  plan 
easily  enough." 

"  But  your  wife  won't  have  any  money  to 
pay  the  installments." 

"  Yes.  She'll  have  plenty.  I'm  insured 
on  the  installment  plan — pay  every   week." 


imported  wood  screws.  One  of  the  officers 
of  the  large  screw  company  in  Providence 
has  just  returned  from  Europe  and  found 
nails  made  from  American  steel  wire  selling 
there  for  ic.  per  pound.  This  is  lower  than 
the  price  of  the  same  article  in  the  domestic 
market.  The  dissatisfied  think  that  the  rate 
on  wire  should  either  be  reduced  to  a  point 
or  two  below  the  rate  on  screws  or  the  latter 
should  at  least  be  advanced  to  an  equality 
with  wire. 


U.  S.  TARIFF  ON   WOOD  SCREWS. 

A  hard  fight  for  a  change  in  the  rates  on 
wood  screws  is  being  made  in  Washington. 
The  house  fixed  the  rate  at  35  per  cent.  This 
was  reduced  by  the  Finance  Committee  of 
the  Senate  to  30  per  cent.,  and  no  advance 
has  since  been  made,  while  iron  and  steel 
wire  has  been  raised  by  specific  duties  to  40 
per  cent,  or  more.  This  is  a  handicap  which 
the  screw  manufacturers  fear  will  not  only 
prevent  their  competition  in  the  markets  of 
the  world  with  the  manufacturers  of  other 
countries,  but  will  put  their  product  at  a  dis- 
advantage in  the  domestic  market  as  against 


FIGHTING  FIRES  ON   BICYCLES. 


T 


€•  r  r'HE  uses  to  which  the  bicycle  may 
be  devoted  are  steadily  increasing, 
and  what  is  especially  gratifying 
to  all  enthusiasts  is  that  its  usefulness  has 
been  practically  demonstrated  in  other  fields 
than  those  of  pleasure,"  said  the  represent- 
ative of  an  Eastern  bicycle  manufactory  re- 
cently to  the  representative  of  an  exchange, 
in  the  course  of  an  interview.  "  About  the 
latest  thing  in  this  line  is  a  bicycle  intended 
for  use  by  fire  departments.  It  carries  a 
chemical  engine  and  a  light  axe,  instruments 
that  in  many  cases  are  all  that  are  needed 
to  subdue  a  fire  if  they  are  at  hand  in  time. 
In  some  cities  of  Europe  a  part  of  the  fire 
department  is  a  swift  horse  saddled  and 
bridled,  and  carrying  a  chemical  apparatus 
for  subduing  fires,  with  an  axe  attached,  anH 
an  expert  rider  ready  to  spring  on  tne 
horse's  back  the  moment  the  alarm  is 
sounded  and  ride  swiftly  to  the  scene  of  the 
fire.  He  can  reach  it  in  some  minutes  or 
seconds  before  the  heavy,  lumbering  engine 
can  get  there,  and  often  this  saving  of  time 
is  of  the  greatest  value,  and  the  ridei's 
services  are  all  that  is  necessary  in  checking 
what  otherwise  might  become  a  disastrous 
conflagration.  This  feature  of  the  fire  de- 
partment is  one  of  the  means  by  which  so 
many  fires  in  Europe  are  confined  to  the 
room  or  building  in  which  they  start.  A  bi- 
cycle has  advantages  over  a  horse  for  this 
kind  of  service,  as  it  can  travel  as  swiftly,  is 
more  easily  handled  at  the  scene  of  the  fire, 
requires  but  little  care  and  no  food,  and  is 
especially  adapted  to  small  towns  and  sub- 
urban districts.  We  believe  that  if  the  plan 
once  gains  a  footing  its  success  will  be  as- 
sured, and  to  attain  this  end  our  house  pro- 
poses to  establish  a  couple  of  experimental 
posts  in  Boston  and  sustain  them  until  the 
plan  has  been  at  least  given  a  fair  trial." 
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HARDWARE 


Brandram  Bros.  &  Co. 

ROTHERHITHE,  LONDON,  ENG. 

GENUINE 

WHITE  LEAD 


Manufacturers  of 

The 

Celebrated 

Brand 

B.B. 


V        B.  B.         ° 

NO.  ONE 

WHITE  LEAD 


White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


For  samples  and  information  apply  to 


HENDERSON  k  POTTS 


Nova  Scotia  Paint  Works, 


Halifax,  N.S. 


Star  Cycle  Works 


Wolverhampton,  England. 


CYCLE  BACK  PATENTS  APPLIED  FOR. 

FOR  the  season  of  1894  these  celebrated  Cycles  will,  for  the  first  time,  be  obtain- 
able in  Canada.  Hitherto  the  entire  output  of  our  extensive  works  has  been 
taken  by  the  English  home  trade.  Large  additions  to  the  works  and  plant 
have  greatly  increased  our  facilities,  and  we  are  now  ready  to  supply  the  Canadian 
demand.  Due  consideration  has  been  given  to  the  importance  of  minimum  weight, 
but  we  are  not  prepared  to  risk  our  reputation  for  RELIABILITY  by  committing 
ourselves  to  an  extreme  course. 

We  have  adopted  a  larger  diameter  and  lighter  gauge  of  tubing  in  the  construction 
of  our  Frames  and  Handle  Bars,  improved  and  detachable  Brake-work,  further 
improvements  in  Ball  Head  and  Handle  Bar  adjustments,  Dust-Proof  Crank  Bracket 
and  Hubs,  a  narrow  Tread  in  conjunction  with  improved  Pedal  Attachment  and 
dished  Chain  Wheel,  special  patterns  in  Tubular  Seat  Pillar,  Foot  Rest,  Step,  Brake 
and  Steering  Lock;  all  chains  will  have  Hardened  Links  and  be  of  a  higher  class 
than  heretofore  ;  a  neater  and  more  effective  Chain  Adjustment  ;  Chain  Wheels 
specially  milled  to  secure  free  running  ;  Nuts  reduced  to  a  minimum  of  sizes,  with 
Box-Spanner  to  fit  same,  parts  interchangeable,  high  standard  of  finish  throughout. 


A. 

51    Bay  Street. 


ALLAN   &  CO. 

Canadian  Agents,  TORONTO. 


-    -    WE  HAVE  IN  STOCK 

Lucas' . . 
. .  Genuine 

RY   AN 


French  Imperial  Green 


The    Only    Permanent    Blind    or   Shutter    Green 

SANDERSON  PEARCV  $  (0.,  do  to  136  W  %,  TORONTO, 


FOR  Parks,  Tennis  Courts,  College 
Lawns  or  large  Private  Grounds 
this  mower  is  acknowledged  the 
best.  Sold  complete  with  shafts  and 
seat.    25,  30,  35,  40  inch  cut. 


A.  R.  Woodyatt  &  Co. 

GUELPH,  CANADA, 
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HARDWARE 


PERSONAL  MENTION. 

GEO.  PEARSALL,  Yonge  street, 
visited  his  summer  residence  at  Cat 
Fish  Point  on  the  Island  last  Satur- 
day, but  owing  to  the  rain  and  wind  he  was 
unable  to  return  until  a  late  hour  on  Mon- 
day. There  was  plenty  in  the  larder  and 
Mr.  Pearsall's  goodly  proportions  did  not 
suffer. 

The  following  merchants  were  seen  in 
Toronto  this  week  :  R.  S.  Chalmers,  Sarnia ; 
Mr.  Ballantyne,  of  Ballantyne  &  Wilton, 
Brussels  ;  A.  H.  Wittmack,  Hespeler  ;  W. 
M.  H.  Smith,  Oakville  ;  John  Peaker,  of 
Peaker  &  Son,  Brampton. 

Elias  H.  Lyons,  of  Chicago,  formerly  with 
M.  &  L.  Samuel,  Benjamin  &  Co.,  paid  his 
parents  a  short  visit  this  week,  en  route  from 
San  Francisco  to  New  York,  where  he  sails 
on  Saturday  next  per  steamer  Campania  for 
Europe  on  business  for  his  firm.  This  makes 
his  second  trip  across  in  three  years. 

J.  A.  Hunter,  a  successful  general  merch- 
ant in  Durham,  Ont.,  won  the  "old  boys" 
race  at  Upper  Canada  College  last  week. 
The  prize  was  a  valuable  piece  ofDoulton 
ware.  Though  but  a  young  man,  Mr.  Hun- 
ter is  working  into  a  most  prosperous  busi- 
ness, which  he  is  certain  to  hold  if  he  con- 
tinues along  the  lines  he  has  laid  down  for 
himself.  He  is  gradually  turning  a  long 
credit  business  to  the  modern  strictly  cash 
concern. 


FREIGHT  RATES  ON  IRON. 

THE  following  appeared  in  Saturday's 
Montreal  Star,  and  was  signed  by 
"Iron": 
The  protection  given  to  our  iron  and  steel 
makers  is,  to  a  very  considerable  extent,  dis- 
counted by  the  exceptional  freight  advan- 
tages granted  by  the  railways  to  foreign 
producers  and  to  higher  rates  charged  on 
Canadian  as  against  American  roads.  To 
illustrate  :  An  Ontario  importer  has  ioo  tons 
of  iron  or  steel  at  Liverpool  or  Glasgow  ;  a 
common  rate  to-day  via  Halifax  or  Portland 
through  to  any  central  Ontario  point,  say 
Toronto,  is  22s.,  or  $5.35  per  ton  ;  the  rail- 
way's proportion  of  which  from  Halifax  has 
been  as  low  as  50  per  cent.,  which  means 
that  the  Canadian  roads  carry  this  material 
for  the  foreign  steel  or  iron  makers  for  $2.63 
per  ton,  while  the  Nova  Scotia  iron  works 
are  charged  practically  $5  per  ton  for  the 
same  service,  save  that  in  the  case  of  the 
loreign  freight  the  loading  is  done  at  the 
cost  of  the  railway.  The  home  iron-maker 
loads  the  material  on  the  cars,  so  that  in  a 
general  way  it  may  be  said  that  the  Can- 
adian roads  carry  foreign-made  iron  and 
steel  for  one-half  the  rate  that  they  carry 
domesic  material  of  similar  character.  The 
average  distance  from  the  Nova  Scotia  iron 
works  to  a  central  Ontario  point  is,  in  round 
figures,  say  1,000  miles.  On  this  material, 
carried  over  two  roads,  each  of  which  has 


an  average  haul  of  500  miles,  the 
freight  rate  charged  gives  them  practi- 
cally 5-10  of  a  cent  per  ton  per  mile.  Am- 
erican roads  with  an  average  haul  of  only 
half  the  distance  are  carrying  similar  ma- 
terial for  33-100  cents,  and  in  the  case  of 
Pittsburg  to  points  in  New  England  the 
length  of  haul  being  871  miles  the  rate  is 
24-100  cents  per  ton  per  mile.  From  south- 
ern furnaces  to  the  main  Ontario  points  the 
rate  in  no  case  exceeds  35-100  cents  per  ton 
per  mile.  In  the  latter  cases  part  of  the  haul 
is  over  Canadian  roads  and  it  is  presumed 
that  they  are  doing  the  work  for  a  mileage 
proportion  of  the  through  rate.  In  the  case 
of  the  Grand  Trunk  we  know  that  American 
iron  is  hauled  from  Chicago  to  Toronto  for 
$2  per  ton  ;  the  distance  being  over  500  miles 
makes  the  rate  less  than  4-10  cents  per  ton 
per  mile.  American  roads  are  carrying 
similar  material  an  average  haul  of  but  half 
the  distance  for  4-10  cents  per  ton  per  mile. 
In  other  words  Canadian  roads,  with  the 
advantage  of  twice  as  long  a  haul,  charge 
25  per  cent,  higher  rates  per  mile  than  the 
American  roads  on  similar  material.  Within 
the  past  few  months  American  roads  have 
been  hauling  iron  and  steel  for  less  than  4-10 
cents  per  ton  per  mile.  It  will  readily  be 
seen  that  the  freight  matter  is  one  which 
may  be  so  fixed  that  it  will  to  a  large  extent 
neutralize  the  amount  of  protection  given  the 
trade.  It  may  be  said  by  Canadian  roads 
that  their  traffic  agreements  with  American 
roads  compel  them  to  carry  material  at  a 
previously  arranged  proportion  of  through 
rates  and  that  they  cannot  fix  rates  for  busi- 
ness origination  beyond  their  own  lines  ;  but 
this  cannot  apply  to  iron  carried  from  Chi- 
cago to  Ontario  points,  in  which  case  the 
whole  haul  is  on  Grand  Trunk  lines.  The 
rates  named  are  those  which  apply  to  the 
shipments  of  single  carloads  ;  when  1000 
tons  are  shipped  by  one  shipper  a  rebate  of 
10  per  cent,  is  allowed  him.  Nor  is  this  all. 
In  the  United  States  the  rates  for  quantities 
less  than  car  lots  are  20  per  cent,  advance 
on  full  car  lots,  while  on  Canadian  roads 
the  rate  on  less  than  car  loads  is  50  per  cent, 
greater  than  on  full  carloads.  Again,  owing 
to  friction  between  the  Canadian  roads, 
freight  between  the  East  and  West  is  not 
carried  through  in  the  cars  originally  load- 
ed, but  is  transhipped  at  the  junction  of  the 
two  roads,  with  the  result  of  a  considerable 
expenditure  of  unnecessary  labor,  and  more 
or  less  damage  to  and  loss  or  mixing  of  the 
material  so  transhipped.  From  this  it  will 
appear  that  Canadian  roads,  with  the  advan- 
tage of,  on  an  average,  twice  as  long  a  haul, 
charge  from  25  percent,  to  50  per  cent., and 
in  one  case  about  100  per  cent.,  higher  rates 
per  mile  than  American  roads  on  similar 
materials.  It  will  be  readily  seen  that  the 
freight  rate  is  a  matter  that  may  be  so  fixed 
that  it  will  to  a  large  extent  neutralize  the 
amount  of  protection  given  that  trade.  It 
may  be  said  that  the  American  rates  are  not 
paying   ones,   and   that  a  large   number  of 


American  roads  are  to-day  in  the  hands  of 
receivers,  though  the  latter  fact  does  not 
prove  the  former,  because  the  difficulties  of 
the  roads  may  be  caused  not  by  the  low  rates 
so  much  as  by  a  lack  of  business  at  these 
rates.  All  the  Canadian  roads  have  been 
heavily  bonused  by  the  Canadian  people. 
It  should  be  the  policy  of  Canadian  roads 
to,  as  far  as  possible,  help  build  up  the  dom- 
estic iron  business,  for  the  reason  that  it  is 
one  that  contributes  very  largely  to  their 
revenues.  For  instance,  it  is  said  that  the  two 
iron  and  steel  companies  in  the  county  of 
Pictou,  N.S.,  alone  furnish  about  one-twelfth 
of  the  total  freight  receipts  of  the  Intercol- 
onial Railway,  without  taking  into  account 
the  transportation  of  the  food,  clothing,  fuel 
and  other  supplies  necessary  to  supply  prob- 
ably five  thousand  persons  with  these  neces- 
saries. 


A  HEAVY  FAILURE. 

W.  A.  Freeman,  James  street  north, 
Hamilton,  has  made  an  assignment  to 
David  Blackley  and  E.  D.  Cahill,  of  Car- 
scallen,  Cahill  &  Ross.  The  liabilities  are 
roughly  estimated  at  $75,000  and  the  assets 
about  $100,000.  It  is  reported  that  this 
failure  will  result  in  the  breaking  down  of 
the  brick  combine.  The  brickmakers  have 
in  the  past  sold  their  output  to  W.  A.  Free- 
man who  has  regulated  the  price.  The  bank 
of  Hamilton  is  one  of  the  principal  creditors. 
As  a  consequence  of  this  failure  George  L. 
Diehl  &  Co.,  Toronto,  have  assigned  to 
David  Blackley,  of  Hamilton.  Their  liabili- 
ties are  $25,000,  and  assets  considerably 
less. 


WHAT  CONGRESS  HAS  DONE. 

Known  to  all  men  is  the  dilly-dallying  way 
in  which  the  United  States  Congress  has 
been  dealing  with  the  question  of  tariff  re- 
form. The  American  Artizan  has  been  keep- 
ing a  particularly  watchful  eye  on  Congres- 
sional work  in  this  respect,  and  it  has  pub- 
lished a  brochure  on  the  result  of  its  obser- 
vations under  the  title  :  "  What  Congress 
Has  Done."  It  contains  14  blank  pages. 
That  is  what  Congress  has  done. 


The  Ontario  Tack  Co. 

Manufacturers  of 

Wire  Nails 

TAGKS,  SHOE  NAILS,  ETC. 


Hamilton. 


Ontario. 
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ECONOMICAL  USE   OF  COAL. 

HENRY  BLAND  concludes  an  article 
in  the  Safety  Valve  on  the  following 
directions  for  using  the  best  grades  of 
soft  coal  : 

Moisten  the  coal  slightly  when  placed  in 
the  fire  room  for  use.  The  result  is  a  more 
complete  combustion  of  the  gases  liberated 
from  the  coal  when  in  the  furnace. 

Firing  should  always  be  made  by  placing 
the  coal  in  the  front  of  the  furnace,  filling,  or 
partly  filling,  the  doorway. 

When  there  is  a  good  draft  the  furnace 
door  should  be  perforated,  the  holes  being 
not  oyer  half  an  inch  in  diameter,  or  the  door 
left  slightly  ajar  for  a  short  time  after  firing. 
A  supply  of  fresh  air  in  finely  divided  streams 
can  be  introduced  over  the  fire  surface  by 
any  convenient  method  with  advantage. 

When  the  fire-bed  requires  a  supply  of 
fuel,  place  a  light  three-iron  hoe  against  the 
upper  portion  of  the  coal  previously  placed 
in  the  front  of  the  furnace,  and  now  partially 
coked  and  ignited,  and  push  it  over  the  fire, 
spreading  it  evenly  upon  any  portion  as  re- 
quired. The  result  is  a  constantly  bright 
and  clear  fire  surface. 

Immediately  after  the  distribution  of  a 
charge  of  coal  over  the  fire,  put  a  fresh 
charge  in  front  of  the  furnace,  as  before,  for 
the  next  firing. 

Avoid  stirring  up  the  mass  of  burning 
coal,  using  the  slicing  bar  sparingly.  When 
the  surface  becomes  cooled  by  the  union  of 
the  coke,  run  the  bar  beneath  the  fire  mass 
and  lift  it  sufficiently  to  break  it  up.  A  free 
admission  of  air  will  thus  be  secured  and  an 
active  combustion  of  the  fuel,  while  the  fire 
body  will  not  be  sufficiently  disturbed  to 
allow  of  a  shifting  of  its  finer  particles 
through  the  grate-bars. 

By  observing  the  above  rules,  it  will  be 
found  that  the  labor  involved  in  the  care  of 
the  fire  is  not  greater  than  when  anthracite 
is  used,  while  the  waste  of  coal  will  be  less. 

The  mass  of  coal  in  active  combustion 
should  never  exceed  10  inches  in  thickness, 
and  8  inches  will  be  found  sufficient  in 
most  cases.  More  than  10  inches  is  use- 
less and  wasteful. 

An  even  surface  of  fuel  should  be  main- 
tained over  the  entire  grate  of  surface.  The 
practice  of  putting  coal  in  a  heap  in  the 
centre  of  the  fire  is  wasteful. 

There  is  no  necessity  for  cleaning  fires 
oftener  than  twice  in  twenty-four  hours 
when  continuous  heavy  fires  are  used,  while 
one  cleaning  in  twenty-four  hours  will  be 
found  sufficient  with  moderate  fires. 

To  bank  the  fire  for  the  night,  cover  the 
surface  with  fine  coal.  In  the  morning, 
spread  the  mass,  and  a  steaming  fire  will  be 
produced  in  a  few  minutes. 

For  exceptional  conditions,  of  course, 
further  directions  are  required. 


The  Strathroy  Petroleum  Co.,  capital 
$90,000,  has  been  incorporated  by  Gee.  A. 
McGillivray,  Wm.  B.  Lindsay,  Chas.  Grist 
and  others,  to  carry  on  an  oil  industry  in 
Strathroy. 


nSTE^AT 


Steel  Creamer  Tap 

ALL  PARTS  RETINNED 


Superior  to  Lead  taps 
and  much  cheaper. 


THOS.  DAVIDSON 


HO. 

MONTREAL 


BRUSHES 


Painters' 
Household 
Toilet 
Stable,   etc. 


No  article  handled  by  the  Hardware  trade  requires  more 
judgment  in  buying  than  Brushes.  The  easiest  way  is  to 
go  to  the  reliable  manufacturer  and  get  value  for  your  money 
and  goods  that  will  suit  your  customers.  We  will  do  our 
best  to  serve  you  well  and  honestly. 

CHAS.  BOECKH  &  SONS,  manufacturers,  TORONTO 


Allan  Line 

ROYAL  MAIL  STEAMSHIPS 
Liverpool,  Londonderry,  and  Montreal  Mail  Service 


STEAMSHIPS. 

From 
Montreal. 

From 
Quebec. 

MONGOLIAN 

26  May 
2  June 
9      " 
16      " 
23      " 
3°      " 
7  July 
14      " 

27  May 

*NUMIDIAN 

SARDINIAN 

10  June 

*LAURENTIAN 

PARISIAN 

24  June 
1  July 

MONGOLIAN 

*NUMIDIAN 

SARDINIAN 

15  July 

And 

weekly 

thereafter. 

The  Steamers  of  this  service  carry  all  classes  of  passengers.  The  Saloons  and  Staterooms  are  in  the 
central  part  where  least  motion  is  felt.  Electricity  is  used  for  lighting  the  ships  throughout,  the  lights  being  at  the 
command  of  the  passengers  at  any  hour  of  the  night.  Music  rooms  and  Smoking  room  on  the  promenade  deck. 
The  Saloons  and  Staterooms  are  heated  by  steam.  Steamers  are  despatched  from  Montreal  at  daylight  on  the  day 
of  sailing,  and  sail  from  Quebec  at  9  a.m.  on  Sundays.  Steamers  with  a  *  will  not  stop  at  Quebec,  Rimouski,  or 
Londonderry.  RATES  OF  PASSAGE:— Cabin,  $50  and  upwards,  according  to  location  of  Stateroom  and  number 
of  persons  occupying  same ;  all  having  equal  privileges  elsewhere.  Second  Cabin,  $30  single,  $60  return. 
Steerage  to  or  from  Liverpool,  London,  Glasgow,  Belfast,  or  Londonderry,  $24.  Steerage  passengers  are  provided 
with  bedding  and  every  requisite  for  the  voyage  without  extra  charge. 

H.  &  A.  ALLAN,  Gen.  Agents,  Montreal,  or  H.  C.  BOURLIER,  1  King  St.,  Toronto 
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HARDWARE, 


MONTREAL   MARKETS. 

Montreal,  May  25,  1894. 

HARDWARE. 

THE  movement  of  hardware  during  the 
past  week  has  been  small,  the  uncer- 
tainty regarding  the  tariff,  to  which 
we  have  frequently  referred  before,  being 
the  great  obstacle  to  an  increase  in  the  vol- 
ume of  business.  There  is  no  special  change 
to  note  in  any  line,  while  complaints  regard- 
ing payments  are  rather  more  numerous 
than  is  satisfactory.  Wire  is  moderately 
active,  with  no  change.  The  same  remarks 
apply  to  ropes,  cutlery,  cut  nails  and  other 
lines  of  general  hardware. 

Wire — There  is  a  moderate  movement  in 
wire,  oiled  and  annealed  being  the  principal 
lines  enquired  for. 

Rope— Rope  is  unchanged,  and  prices 
are  about  steady  and  stocks  moderate.  We 
quote  as  follows  :  Sisal,  6l4c  for  7  16 
and  upwards,  and  14c.  for  deep  sea  line. 
Pure  manilla,  9c.  for7-i6  and  upwards,  gj4c 
for  smaller. 

Cutlery — There  is  only  a  fair  sorting-up 
trade  doing  in  this  line. 

Cut  Nails — There  is  a  moderate  jobbing 
call  for  these  in  a  small  way,  but  makers 
complain  that  trade  with  them  is  quieter 
than  usual.  The  basis  is  still  $1,80  in  round 
lots. 

Wire  Nails — No  change  is  to  note  in 
this  line,  trade  keeping  up  fairly  well,  as  we 
noted  last  week. 

Horse  Nails — Quietness  is  still  domin- 
ant in  this  line,  the  standard  of  prices  re- 
maining unaltered. 

Horseshoes — Horseshoes  continue  flat, 
and  though  an  improvement  is  predicted  in 
the  west,  not  much  change  is  expected  in 
the  near  future. 


Green  Wirecloth  —The  demand  has 
been  fair  for  this  article,  good-sized  lots  go- 
ing out  freely,  while,  as  we  noted  last  week, 
prices  ore  firmly  held. 

Wire  Screens — The  same  remarks  apply 
to  these  goods,  though  stocks  are  ample. 

Tacks — Nothing  doing;  prices  as  before. 

Chain — Quiet  on  the  whole,  a  few  small 
orders  coming  in  for  trace  chains,  etc.,  but 
the  aggregate  movement  is  hardly  percepti- 
ble. 

Ware — Both  Peerless  and  white  ware  are 
moving  well,  as  we  noted  last  week. 

Sporting  Goods— Are  without  feature. 

Tools — The  movement  in  harvesting  and 
gardening  tools  is  a  fairly  satisfactory  one. 
The  call  for  lawn  mowers  continues  one  of 
the  features  of  this  branch. 

Plumbing  Supplies— This  line  calls  for 
no  remark^.     It  is  as  dull  as  ever. 

Building  Supplies— No  changes  tonote 
in  this  line,  and  no  immediate  prospect  of 
improvement  is  apparent. 

Hinges — Are  quiet  ;  only  a  small  move- 
ment to  note. 

Naval  Stores — There  has  been  no  im- 
portant feature  in  the  naval  store  market, 
except  the  demand  for  turpentine,  which  con- 
tinues good,  and  with  small  stocks  values  in 
it  are  firmly  held.  In  other  lines  a  fair  busi- 
ness is  reported  at  steady  prices.  We 
quote:  Turpentine,  46  to  48c;  resins,  $2.50 
to  $5.00,  as  to  brand;  coal  tar,  $3.25  to  $3.75; 
cotton  waste,  5  to  7c.  for  colored,  and  7  to 
10c.  for  white  ;  oakum,  ryi  to  T%c. ;  and 
cotton  oakum,  10  to  12c;  cordage,  sisal, 
byzc.  for  7-16  and  upwards,  and  14c.  for  deep 
sea  line  ;  pure  manilla,  9c.  for  7-16  and  up- 
wards and  9>£c.  for  smaller  sizes. 
METALS. 

There  has  been  very  little  change  in  the 
metal  market  during  the  week.     Prices   are 


fairly  steady  with  very  slight  alterations.  A 
notable  feature  here  this  spring  and  one  to 
which  we  have  referred  before,  is  the  fact 
that  stocks  of  heavy  metals  and  hardware 
are  not  so  well  assorted  as  is  usual,  importa- 
tions in  many  lines  having  been  delayed  on 
account  of  the  tariff  changes.  The  coal  and 
coke  strikes  continue  in  the  United  States, 
though  the  opinion  seems  general  that  a 
settlement  will  be  arrived  at  in  a  short  time. 
Prices  of  blooms,  billets  and  slabs  in  that 
market  have  under  influence  advanced,  and 
if  the  strike  continues  any  length  of  time  it 
may  possibly  lead  to  heavy  importations 
from  English  sources  if  prices  advance  to 
the  necessary  level. 

PIG  Iron — A  striking  feature  in  the  pig 
iron  market  is  the  positive  bareness  of  stocks 
of  Scotch  pig.  A  few  lots  of  Eglinton  and 
Summerlee  remain.  Business  in  them  has 
transpired  at  $18.50  and  $19  respectively. 
Nova  Scotia  iron  is  unchanged,  No.  1  Fer- 
rona  being  held  at  $17,  and  No.  1  Siemens' 
at  $16.75. 

Bar  Iron — There  is  no  change  in  bar 
iron,  only  a  moderate  demand  being  noted. 
Prices,  as  we  intimated  last  week,  are  easy, 
and  have  been  cut  to  $1.70  to  $1.75,  as  to 
quantity. 

Scrap  Iron — There  is  nothing  doing  in 
scrap  except  a  few  sales  of  imported  wrought 
iron  at  $15  per  ton  in  round  lots. 

Sheet  Iron — Remains  dull,  and  prices 
are  unchanged  at  $2.34  to  $2.40. 

Hoops  and  Bands— There  is  only  a 
small  movement  on  the  basis  of  $2.30. 

Steel — Is  quiet  under  a  moderate  jobbing 
demand.  We  quote  :  Best  cast  steel,  9^  to 
12c;  spring,$2.5o;  tire,  $2.50  to  $2.75;  sleigh 
shoe,  $2.40;  round  machinery  steel,  $3. 

Galvanized  Sheets  —  There  is  no 
change  in  galvanized  sheets,  which   meet  a 


GASOLINE  STOVES 

New  Process  and  Single  Generator  styles,  with  all  up-to-date 
improvements.    These  Stoves  are  simply  perfect. 

SEND   FOR   CIRCULAR   AND    PRICES. 


THE  McCLARY    MFG.  CO. 


London. 


Toronto. 


Montreal. 


Winnipeg. 


Vancouver. 
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ACCOUNTANTS    .     .     , 


ross 


Established  1S64. 

26  Wellington  St.  East,  TORONTO 


Gas,  Electric, 

Combination 


A  select  stock  of 

Gas  and 
Electric 

CLOBES 


always 
on  hand 


JAS.  BARWELL,  ILW,  Toronto 

Drawings  and  prices  on  application. 
The  trade  supplied. 


SS.  SMOKELESS  POWDER 


Is  the  best;  it  does 
not  contain  any  nitro 
glycerine,  and  is  not 

aftected  by  the  heat  or  cold.  It  is  made  by  the  Smokeless  Powder  Company,  Limited, 
Dashwood  House,  New  Broad  Street,  London,  E.  C.  Works,  "  Barwick  Herts."  It 
is  used  by  sportsmen  all  over  the  Dominion.     One  firm  in  New  York  have  purchased 

fiKHCMs  JAMES  DARLING  &  CO. 


kept  at  Montreal. 


Send  for  Price  List. 


439  Board  of  Trade  Building 

MONTREAL,  Agents. 


DOES  NOT 


THE  VINES 


,     NO  MIXING  REQUIRED. 

worth  its  cost  as  a  fertilizer. 
The  only  safe  way  to  use  a  Strong  Poison 

FOR  SALE    BY 


WATERY 


POTATOES 


Alabastine  Company,  Paris, 


Sole 
Manufacturers. 


HILL  &  FORBES,  327  ST.  JAMES  ST.,  MONTREAL:   Agents  for  the  Province  of  Quebec. 
A.  M.  BELL,  HALIFAX:     Agent  for  New  Brunswick  and  Nova  Scotia. 


! 


no. 


26,   28,   30   Front  St.   West,  TORONTO 

Th^TVTOT   T^T-r    T-TnTTQl^'     SAMUEL,  SONS  &  BENJAMIN 

J_V  IN  Lj-U  1^1-1     XiOUC^>r!y.      !64  Fenchurch  St.,  London,  E.  C. 


Sole  Agents  for  the  Dominion  for 

Double  Truss 
Cornice  Brake 


Write  for  Circulars  and  Quotations, 
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MONTREAL  MARKETS- Continued 

fair  demand  at  firmer  quotations.  We  quote  : 
4}4  to  5c.  for  ordinary  brands  ;  More- 
wood,  6  to  6Xc ;  tinned  sheets,  coke,  No. 
24,  6  to  6^c;  No.  26,  6*4  to  6^c,  and  the 
usual  extra  for  larger  sizes. 

Tin  Plates — As  we  noted  last  week, 
there  are  large  quantities  of  these  on  the  way 
which  were  bought  on  a  lower  basis.  We 
quote  $2.70  to  $2.80  for  cokes,  $3  for  char- 
coal for  future  delivery.  Spot  values  are 
still  $3  to  $3.10  and  $3.50  respectively. 

Canada  Plates— Canadaplates  are  easy, 
sales  having  been  made  at  $2  25  to  $2.30, 
and  prices  are  soft  at  this  basis. 

Copper— Quiet  and  unchanged  at  g}4  to 

IOC. 

Tin — Meets  a  moderate  call  at  18  to  19c. 

Spelter — Is  dull  and  unchanged  at  $4.50 
to  $4.75. 

Antimony — Is  nominally  the  same  at 
io}4  to  12c. 

Lead — Is  easy  at  $2.75  with  nothing 
doing. 

Sheet    Zinc — Is   unchanged    at    $5    to 

$5-25 

Cement — There  has  been  an  average 
business  in  cement,  small  lots  moving  fa'rly 
well.  Stocks  on  spot  are  not  heavy.  There 
are  fair  quantities  coming  forward.  We 
quote  spot  prices  at  $2  to  $2.10  for  English 
brands,  and  $1.85  to  $1.95  for  Belgian,  and 
to  arrive,  English  brands  $2,  and  Belgian 
$1.80  to  $1.90.  A  fair  amount  of  business 
has  transpired  in  firebricks  at  $18.50  to 
$22.50  per  i,ooo,  as  to  brand. 

PAINTS  AND  OILS. 

Easiness  in  seal  oil  is  one  of  the  features 
of  this  market,  and  further  business  at  the 
decline  noted  last  week  has  transpired, 
round  lots  changing  hands  at  35c.  The 
bitter  feeling  noted  in  linseed  is  maintained. 
Prices  remain  the  same.  The  cutting  in  leads 
and  colors  still  continues  and  prices  are  very 
unsettled.  Wequote:  Choicebrandswhitelead 
Government  standard,  $4.75;  No.  1,  $4.50; 
No.  2,  $4.25  ;  No.  3,  $4  ;  No.  4,  $3.75;  dry 
white  lead,  4^c;  red  lead,  pure,  4^c;  do., 
No.  1,  4c;  zinc  white,  pure,  $7.25;  No.  1 
$6.25;  No.  2,  $5.25;  glass,  $1.25  first  break; 
$1.35  second  break,  per  50  feet;  $325  for 
first  break  per  100  feet  ;  linseed  oil,  round 
lots,  raw,  54c,  boiled,  56c;  putty  in  bulk, 
$1.85;  seal  oil,  42  to  44c. 
GLASS. 

There  is  no  change  in    glass,  which  rules 
quiet.     We  quote  $1.25  for  first  break;  $1.30 
second    break,    per  50  feet  ;  $3  25  for  first 
break   per  100  feet  ;  putty  in  bulk,  $1.85. 
PETROLEUM. 

The  demand  has  been  fair  for  petroleum. 
The  easiness  noted  in  American  oil  last  week 
has  extendedto  Canada  and  prices  are  easier, 
round  lots  changing  hands  at  a  %c.  de- 
cline. We  quote  :  Canadian  refined  at  11c. 
in  shed  in  Montreal  for  round  lots,  and 
12c.  lor  small  quantities.  American  petro- 
leum, 1445c.  in  car  lots,  15XC  in  10-barrel 
lots,   1 5,^0  in    5-barrel    lots,   and  16c.  for 


single  barrels,  net  cash  ;  American  benzine, 
23  to  25c.  ;  Canadian  benzine,  io^c.  Petro- 
lea  ;  I2^c.  Montreal. 

HIDES. 

The  situation  in  hides  is  unchanged,  prices 
beingunsettled  owing  to  competition  between 
dealers.  Receipts  are  heavy  and  prices  are 
easy.  Steers'  hides  are  quoted  at  4%  to  5c, 
and  butchers'  at  2,%c.  for  No.  1,  2>£c.  for 
No.  2,  and  i/^c.  for  No.  3  ;  lambskins  are 
steady  at  15  to  20c.  each,  and  calfskins  dull 
at  5c.  per  lb. 

TALLOW. 

There  is  a  fair  enquiry  for  tallow  and  the 
market  is  steady  at  6l4  to  7c,  as  to  quality. 


MONTREAL    TRADE    NOTES. 

The  receipts  of  cement  during  the  week 
aggregate  3,000  lbs.  The  bulk  of  this  was 
for  Wm.  McNally  &  Co. 

Further  round  lots  of  seal  ri',  aggregating 
in  all  some  500  brls.,  have  been  taken  on 
Western  account  at  34^  to  35c. 

Stocks  of  heavy  metals  are  very  ill  assort- 
ed on  this  market  for  the  season  of  the  year, 
and  the  fact  is  causing  some  inconvenience. 

It  is  claimed  by  importers  that  it  would 
cost  2c.  per  gallon  more  to  lay  fresh  supplies 
of  linseed  oil  down  here  than  it  is  selling  for 
at  present. 

The  Government  Canal  Works  have  con- 
tracted for  some  2,000  casks  of  best  Portland 
cement  on  this  market,  and  the  available 
stock  on  spot  is  consequently  small. 

During  the  week  almost  all  the  small  re- 
maining lots  of  Eglinton  and  Summerlee 
brands  of  Scotch  pig,  which  are  the  only 
kinds  here,  have  been  taken  from  off  this 
market. 

The  delay  in  the  arrival  of  the  S.S. 
Memnon,  which  has  quite  a  cargo  of  sup- 
plies for  the  paints  and  oils  trade  on  board, 
is  causing  considerable  inconvenience  to  the 
members  of  that  branch  of  trade. 

Manufacturers  here  and  in  the  west,  have 
it  is  said,  purchased  over  2000  tons  of  wire 
rods  during  the  past  week.  This  is  owing 
to  the  coal  strike  in  the  States,  makers  there 
not  being  able  to  fill  their  Canadian  con- 
tracts, some  of  which  were  taken  at  ridicul- 
ously low  prices. 

If  this  coal  strike  continues  much  longer 
in  the  States  pig  iron  importers  here  say 
that  it  will  open  up  some  interesting  possi- 
bilities in  regard  to  the  supplies  of  pig  iron 
in  Western  Ontario,  which  is  in  the  habit  of 
drawing  the  bulk  of  its  supplies  from  Cleve- 
land and  Buffalo. 


TORONTO    MARKETS. 

Toronto,  May  25th,  1894. 

HARDWARE. 

REPORTS  are  not  of  a  roseate  charac- 
ter this  week.  "The  weather  has  damp- 
ened trade  as  well  as  mother  earth, 
while  another  factor  in  the  premises  is  the 
holiday,  in  consequence  of  which  some  tra- 
velers have  not  gone  out  at  all,  while  others 


BRISK 

ABSOLUTELY  FIRE  PROOF. 

METALLIC  ROOFING  C? 

C^e0GFURiE  AF^S  TORONTO 


are  only  out  for  a  couple  of  days.  What 
the  weather  and  the  holiday  is  not  respon- 
sible for,  belongs  largely  to  the  difficulty 
experienced  in  shipping  heavy  materials, 
in  consequence  of  the  Grand  Trunk  Railway 
refusing  to  carry  any  but  perishable  o'  light 
freight  because  of  a  shortage  of  coal.  Aside 
from  these  influences,  which  are  only  of  a 
temporary  character  at  most,  the  outlook  is 
assuring  rather  than  otherwise.  Fruit  and 
cereal  crops  promise  well,  taking  them  all 
round.  Stocks  in  merchants'  hands  are  not 
large.  A  fair  amount  of  building  is  going  on 
in  the  country  districts,  and  payments  are  not 
bad.  There  is  a  firmer  feeling  in  nails,  some 
makers  having  advanced  prices. 

Wire — Plain,  barb  and  fancy  wires  are 
still  in  seasonable  demand  at  unchanged 
prices. 

Rope — Fair  quantities  are  going  out,  but 
prices  are  still  unsettled.  We  quote  nomin- 
ally :  Sisal,  7-16  in.  and  larger,  6^c;  #, 
5-16,  y%  in.,7Xc;  Manilla,7-i6  in. and  larger, 
9  to  9#c;  ^,  5.16,  y%  in.,  9^  to  g#c. 

Cutlery — A  fair  sorting  up  trade,  partic- 
ularly in  pocket  knives,  is  still  experienced. 
It  is  early  yet  for  trade  in  carvers,  table 
cutlery,  and  butcher  knives. 

Cut  Nails — A  western  maker  announces 
an  advance  of  10c.  per  100  lbs.,  and  there  is 
a  firmer  feeling  generally,  on  account  of  the 
coal  strike,  presumably.  Jobbers  are  still 
quoting  $r.8o  for  carload  lots  and  $1.85  for 
small  lots. 

Wire  Nails — Business,  as  before,  is  fairly 
good  without  any  special  feature  to  note. 
Discounts  are  unchanged  at  75,  10  and  5  per 
cent.,  shipment  in  10  keg  lots  being  prepaid. 
HORSE  Nails  —Business  quiet  and  prices 
unchanged.  We  quote  :  "C"  60  percent., 
and  "  B  B  "  and  "  M"  60  and  2>£  per  cent. 

Green  Wire  Cloth— There  is  still  a 
good  movement  at  $1.85  per  100  square 
feet. 

Screen  Doors  and  Windows— De- 
mand continues  fairly  good,  with  stocks 
ample. 

Tacks — Dull  and  featureless  is  trade  in 
this  line. 

Chain — Demand  is  stiil  light  for  coil 
chain,  and  a  few  enquiries  are  heard  for  tug 
and  trace  chain.     Prices  are  as  before. 

Horseshoes — Much  as  before.  Wequo'.e 
$3  80  to  $3  85  Toronto. 

Ware — The  improved   demand    noticed 

last  week  for  Peerless  and  Eclipse  ware  has 

been  fairly  well  maintained,  while  trade   in 

white  ware  is  still   not  as  good  as  desirable. 

Lawn  Mowers— Nothing  special  has  de- 
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veloped.     The  demand    continues  good   at 
unchanged  prices. 

Plumbers'  Supplies— Trade  continues 
dull  and  featureless. 

Builders'  Supplies — The  improvement 
noted  last  week  has  been  fairly  well  main- 
tained. 

Milk  Can  Trimmings— Enquiries  are 
still  heard  for  made-up  cans,  but  there  is 
not  much  doing  otherwise. 

Clothes  Wringers — Business  fair,  with 
Royal  Canadian  unchanged  at  $29  per 
dozen. 

Stove  Bolts — Are  lower,  the  discount 
now  being  60  and  10  per  cent,  off  the  list. 

Harvest  Tools— Business  is  fairly  well 
maintained,  and  there  is  now  no  difficulty  in 
supplying  the  demand. 

Hinges — Barn  door  hinges  are  selling 
fairly  well,  but  outside  this  particular  kind 
there  is  not  much  doing. 

Tar,  Etc. — There  is  a  fair  trade  doing. 
We  quote  :  Roofing  pitch,  $2.50  per  brl.; 
pure  coal  tar,  $4  per  brl. ;  refined  coal  tar, 
$4.50  per  brl.;  XXX  refined  coal  tar  in  quart 
tins,  Si  per  doz.;  best  Southern  pure  tar,  $6 
per  brl.  and  75c.  per  doz.  pint  tins;  pine 
pitch,  $2.75  per  brl. 

Cement,  Etc  — Business  fair.  We  quote  : 
Portland  cement  (English),  $3  per  brl.;  New 
Brunswick  plaster  pans,  $2  per  brl.;  Can- 
adian water  lime,  $1.25  per  brl. 

Firebrick,  Etc. — Scotch  fire  brick,  $3.25 
per  100;  Scotch  fire  clay,  $1  per  100  lbs. 
METALS. 

There  is  a  firmer  feeling  in  iron  in  conse- 
quence of  the  coal  strikes,  and  higher  prices 
are  being  asked  in  some  instances.  Some 
enquiries  are  heard  for  pig  iron,  but  the  situ- 
ation does  not  appear  to  improve  any.  Ingot 
copper  is  in  better  demand,  but  in  other 
lines  business  remains  much  as  before. 

Pig  Iron — A  few  enqunies  are  heard  for 
small  lots  of  American  and  domestic,  mostly 
for  the  former,  but  from  the  fact  that  special 
shipping  rates  have  been  withdrawn  and  the 
Grand  Trunk  refuses  to  ship  such  class  of 
freight,  practically  no  business  can  be  done. 
Canadian  iron  is  quoted  lower.     We  quote  : 


Summerlee,  $20  to   $20.50  ;  Carnbroe,   $19 
to  $19.50  ;  Siemen's,  $18  to  $18  25. 

Bar  Iron — Prices  are  firmer,  the  price 
$1.85  being  now  firmly  adhered  to. 

Sheet  Iron — There  is  a  little  doing  in 
small  quantities.  Quotations  are  nominally 
as  before.  We  quote  as  before  :  8  to  16 
gauge, $2.50  ;  18  ditto,  $2.50;  20  ditto,  $2.50  ; 
22  to  24  ditto,  $2.35  ;  26  ditto,  $2.45  ;  28 
ditto,  $2.65  ;  tinned  sheet  iron,  Gorbal's,  26 
gauge,  5j£c.  per  lb.;  22  to  24  gauge,  6^c. ; 
16  to  20  gauge,  6^c. 

Iron  Pipe — Quite  a  number  of  orders  for 
small  lots  are  reported.  We  quote  67%  to 
70  and  10  per  cent.;  galvan;zed  iron  pipe, 
47  to  50  per  cent. 

Boiler  Tubes — Prices  are  weak  and  quo- 
tations nominal,  while  orders  are  small.  We 
quote  :  1%  inch,  7c;  1%  inch,  7%c; 
\}i  inch,  8c.  ;  2  inch,  %%c.  ;  2%  inch,  9c; 
z'/z  inch,  9^c.  ;  3  inch,  iij£c.  ;  3^  inch, 
14c;  4  inch,  19c. 

Sheet  Steel — Quiet  and  unchanged. 
We  quote  :  8  to  16  gauge,  $2.75  per  100  lbs.; 
18  to  20,  $2.65  ;  22  to  24,  $2.85  ;  26,  $3.10. 

Galvanized  Iron— Business  quiet,  while 
quotations  are  still  being  shaded  under  cer- 
tain conditions.  We  quote  4%  to  4^c.  for 
28  gauge  in  case  lots. 

Ingot  Tin — Some  good  sales  are  report- 
ed on  country  account,  ton  lots  going  out  at 
18'Ac.  and  small  lots  at  ig}4  to  20c. 

Ingot  Copper — Enquiries  are  freer  than 
a  week  ago.  Prices  are  unchanged  at  10  to 
loj^c.  in  cask  lots. 

Sheet  Copper — Nothing  new,  demand 
still  bsing  fair  with  prices  unchanged,  at  15 
to  17c. 

Zinc  Spelter— There  are  only  a  few 
calls  in  this  line,  and  prices  are  as  before. 
We  quote  :  Foreign,  4^  to  4/ic;  domestic, 
4  to4^c. 

Corrugated  Iron— Trade  is  good,  par- 
ticularly in  the  country,  on  account  partly 
of  damages  done  by  the  storm.  We  quote  : 
"Owl"  brand  from  genuine  steel  plates,  zinc 
coated,  $4.25  to  $6  per  square  ;  painted  steel, 
same  brand,  $3  to  $4.75,  according  to  gauge. 

Tin  Plates — Not  much  doing,  there  be- 
ing   some   enquiries  but    not    many  sales. 


Prices  rule  from  $3.50  to  $3-75   per  box  for 
I.C.  charcoal,  and  $3.25  to  $335  for  coke. 

Terne  Plates — Quiet  and  unchanged 
at  $6.75  to  $7.50  per  box  20  x  28. 

Zinc  Sheets— Quiet  and  featureless  at 
6,%  to  5c.  in  cask  lots. 

Hoops  and  Bands — Business  is  still 
quiet  in  this  line.  We  quote  base  price  : 
English,  $2.40,  American  steel,  $2. 

Canada  Plates— A  few  import  sales  are 
reported  at  $2.30  for  half-and-half.  Half 
polished  from  stock  is  quoted  unchanged  at 
last  week's   decline,  namely,  $2.50  to  $2.60. 

Solder — Demand  is  little  better,  and 
some  sales  of  1,500  lb.  lots  of  half-and-half 
are  reported  at  12^  to  13c.  Guaranteed 
half-and-half  is  quoted  at  13^  to  14c,  with 
commoner  brands  lower  according  to  com- 
position. 

Pig  Lead — There  is  not  a  great  deal  do- 
ing. Prices  are  unchanged  at  2%  to  2^c. 
for  carload  lots. 

Antimony — Market  dull  and  prices  easy 
at  f))/z  to  ioc.  for  Cookson's. 

Belting — Trade  good,  both  leather  and 
rubber  belting  being  frequently  called  for. 
OLD  MATERIAL. 

Trade  is  reported  dull.  Dealers  are  carry- 
ing large  stocks  and  paying  very  low  prices. 
We  quote  prices  paid  by  dealers  as  follows  : 
Agricultural  scrap,  50c.  per  cwt.;  machin- 
ery cast,  50c.  per  cwt. ;  stove  cast  scrap, 
30  to  35c.  ;  No.  1  wrought  scrap,  40c. 
per  cwt.  ;  N0.2,  including  sheet  iron,  hoop 
iron  and  mixed  steel,  ioc;  new  light  scrap  cop- 
per 6%  to  7c. ;  heavy  scrap  copper  7% 
to  7^0;  old  copper  bottoms  6  to  b%c; 
light  scrap  brass  4c;  heavy  yellow  scrap 
brass  6c;  heavy  red  scrap  brass,  6  to 
£>%c;  scrap  lead,  1^  to  i^c. ;  scrap  zinc, 
iK  to  i^c. ;  scrap  rubber,  2>^to  23^c.;  coun- 
try mixed  rags,  60  to  75c.  per  100  lbs.;  clean 
dry  bones,  45  to  55c.  per  100  lbs.  ;  borings 
and  turnings,  ioc. 

GLASS. 

Shipments  are  arriving,  but  stocks  are 
still  low.  A  number  of  import  orders  are  on 
the  way  between  Montreal  and  point  of  des- 
tination, while  some  wanted  with  the  open- 
ing of  navigation  will  not  be  here  for  another 


Best  Value 


on   Earth. 


These  are  the  Furnaces  that  secure  the 
trade  for  dealers  who  handle  them. 
They  have  no  rivals  but  many  imitators. 


Clare  Bros.  &  Co. 


....Preston,  Ont, 
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week  or  ten  days  yet.  Prices  are  unchanged 
at  $i  20  to  $1.25  first  break.  A  fairly  good 
trade  is  reported  in  plate  glass. 

PAINTS  AND  OILS. 

Further  advances  in  turpentine  have  been 
made  in  the  South,  and  to  lay  this  article 
now  here  at  present  figures  would  cost  about 
4i>£c.  In  spite  of  the  cutting  that  is  going 
on  here  prices  are  firmer  in  sympathy  with 
the  American  market  Some  houses  have 
advanced  their  prices  to  43c.  f.o.b.,  while 
others  are  still  quoting  41  to  42c.  Stocks 
on  spot  are  low,  some  jobbers  being  practic- 
ally sold  out.  Demand  on  the  whole  fairly  good. 
Prepared  paints  are  moving  fairly  well  in  a 
sorting  up  way,  at  $1  05  for  pure.  There  is 
a  good  deal  of  linseed  oil  moving,  at  53  to 
53^c.  for  raw  and  56  to  56>^c.  for  boiled 
f.o.b.  Toronto.  Demand  has  fallen  off  a  little 
for  white  lead,  but  there  is  still  a  fair  trade 
doing;  4^  to  4%"c.  is  the  ruling  range  of 
prices.  Paris  green  is  going  out  nicely,  and 
a  number  have  got  their  shipments.  We 
quote  at  i2)4c.  iv  drums  and  14^  to  15c.  in 
package;.  Putty  is  quiet  at  $1.90  to  $2  in 
bladders,  and  $1.80  to  $1.90  in  bulk.  Castor 
oil  is  quiet  at  b}i  to  6^c.  in  case  lots,  and 
7c.  in  single  tins.  Refined  seal  oil  is  quoted 
at  58  to  59c.  per  gallon,  in  barrels. 
SEEDS. 

The  season  for  all  early  grass  seeds  and 
cereals  is  practically  over,  and  the  demand 
is  now  for  ensilage  corn,  Hungarian  grass, 
buckwheat  and  millet  seed.  We  quote  job- 
bing price  :  Ensilage  corn,  58  to  8o;:.  per 
56  lb.  bushel;  Hungarian  and  millet,  75  to 
$1  per   bushel  of  48  lbs.;  buckwheat,  60  to 

70c. 

PETROLEUM. 

Trade  is  fair.  No  changes  in  prices  are 
reported.  We  quote  5  to  10  barrel  lots, 
imperial  gallon,  Toronto — Canadian,  12  to 
I2^c.  ;  carbon  safety,  15^  to  16c.  ;  Cana- 
dian water  white,  16  to  17c;  American  water 
white,  18  to  19c;  photogene,  20c. 

The  Petrolia  Advertiser  in  its  weekly  re- 
port says  :  "  Crude  oil,  92c.  perbrl. ;  refined, 
6  to  b]i  cents  in  bulk,  or  9  cents  in  barrels 
in  car  lots  f.  o.  b.  here.  Oil  matters  are 
quiet,  but  crude  values  are  firm  with  a  rising 
tendency  and  may  be  nominally  quoted  at 
the  above  figures." 


MARKET    NOTES. 

Stove  bolts  are  lower  at  60  and  10  per 
cent. 

Sanderson  Pearcy  &  Co.  have  got  in  stock 
a  fresh  shipment  of  glue. 

A.  C.  Leslie  &  Co.  report  a  good  trade  in 
imported  barbed,  plain  and  fancy  wires. 

Samuel,  Benjamin  &  Co.,  have  a  shipment 
of  Hosmer's  axle  grease  in  stock.  This 
grease  is  highly  spoken  of. 

H.  S.  Howland,  Sons  &  Co.  report  large 
large  sales  of  Rexford's  harvest  tools  and 
Samson's  spades  and  shovels. 

Painchaud,  Squire  &  Co.  report  that  their 
advices  from  Germany   state  that  makers  of 


enamelled  ware  there  are  booked  so  far 
ahead  that  there  are  fears  of  some  orders 
not  being  filled  on  time. 

Francis  Hyde  &  Co.  have  secured  the 
contract  for  the  supply  of  cement  to  the 
Soulanges  Canal  works,  about  3,000  barrels 
being  involved. 

H.  S.  Howland,  Sons  &  Co.  are  having  a 
steadily  increased  sale  of  the  Hartz  steel 
tackle  and  snatch  blocks  and  hay  fork  pul- 
leys. 

Schultze  Smokeless  and  American  Dead 
Shot  gunpowder,  for  which  H.  S.  Howland, 
Sons  &  Co.  are  sole  agents  for  Canada,  are 
already  in  good  demand  and  many  enquiries 
for  prices. 

Shipments  of  glass  direct  from  Antwerp 
have  arrived  in  Montreal,  and  wholesales 
will  have  fresh  stocks  in  a  few  days.  Stewart 
&  Wood  have  8,900  boxes  on  one  of  the 
steamers. 

The  prizes  that  were  competed  for  on  the 
24th  of  May  by  the  Q.  O.  R  ,  at  St.  Thomas, 
were  manufactured  by  the  Toronto  Silver 
Plate  Co.,  and  are  being  supplied  through 
the  Stacey  Hardware  Mfg.  Co. 

A  daily  paper  says  the  works  of  the 
Canada  Screw  Co.  at  Hamilton  are  closed 
down.  This  is  only,  it  is  understood,  in  part 
true.  It  is  only  some  of  the  departments 
which  have  sufficient  stock  on  hand.  The 
works  generally  are  still  running. 

The  Consolidated  Plate  Glass  Co.,  To- 
ronto, report  the  receipt  of  an  extensive 
shipment  of  large  size  plate  glass.  "Trade  in 
the  city  is  quiet,  but  outside  it  is  moving 
nicely,"  said  a  representative  of  the  firm. 

The  Metallic  Roofing  Co.  have  received 
the  contract  to  supply  their  "Owl"  brand 
of  pressed  double  cap  roofing  for  J.  &  G. 
Black's  lumber  mills,  Thurso,  Que.,  and  for 
the  placing  of  "  Owl  "  brand  metallic  ceil- 
ing in  the  Brockville  Asylum. 

The  Toronto  Fence  and  Ornamental  Iron 
Works,  Toronto,  have  received  the  contract 
for  the  erection  of  an  ornamental  iron  fence 
around  the  residences  of  R  E.  Gibson  and 
P.  H.  Colton,  of  Gibson  &  Colton,  hardware 
merchants,  Pembroke. 

Samuel,  Benjamin  &  Co. have  experienced 
an  unprecedented  demand  for  their  Double 
Truss  Cornice  Brake  during  the  past  week' 
"We  attribute  much  of  it  to  our  advertise- 
ment in  Hardware,"  said  a  representative 
of  the  firm. 

The  Cleveland  Rolling  Mill  Co.,  of  Cleve- 
land, O.,  write  H.  S.  Howland,  Sons  &  Co. 
as  follows:  "I  saw  in  Toronto  Hardware 
an  advertisement  of  yours  of  an  emery 
wheel  grinder  for  household  use.  Will  you 
kindly  inform  us  as  to  the  cost  of  same." 
The  lesson  is  obvious. 

Everybody  knows  the  difficulty  there  is 
of  keeping  flies  away  from  horses  and 
cattle  during  the  hot  summer  days.  Samuel, 
Benjamin  &  Co.  this  season  control  the  sale 


on  this  market  of  the  Mexican  Fly  Extsrm- 
inator,  which  is  said  to  effectually  do  what 
its  name  asserts  it  will.  As  a  hoof  ointment 
it  is  also  said  to  have  no  superior. 

The  winners  in  the  Prize  Essay  Competi- 
tion will  be  announced  next  week. 

The  Gurney  Foundry  Co.,  Toronto,  has 
shut  down  owing  to  its  inability  to  obtain 
coke  for  melting  purposes.  The  firm  states 
that  it  has  a  large  supply  of  goods  on  hand, 
and  hopes  to  be  able  to  fill  all  orders  that  it 
may  receive  until  able  to  resume  wotk. 

Samuel,  Benjamin  &  Co.  have  made  an- 
other entry  of  poultry  netting,  and  are  now 
in  a  position  to  fill  all  back  orders.  "The 
season  is  well  advanced  for  poultry  netting," 
said  a  representative,  "  but  we  are  receiving 
orders  for  it  every  day." 

The  Gurney  Foundry  Co.,  Toronto,  have 
received  an  order  for  four  of  their  largest 
Oxford  boilers  and  a  carload  of  radiators  for 
the  St.  Louis  Hotel,  Quebec.  The  Rev. 
Father  Quinn,  of  Marysville,  has  placed  his 
order  with  the  firm  for  one  of  their  Oxford 
boilers  and  radiators. 

Frankel  Bros.,  dealers  in  old  metal,  etc., 
Toronto,  report  that  they  are  at  present 
handling  a  large  quantity  of  old  rubber 
boots  and  shoes.  The  firm  say  :  "Anyone 
desiring  to  get  quotations  for  these  goods 
w:ll  find  it  advantageous  to  communicate 
with  us." 

The  Gutta  Percha  &  Rubber  Mfg.  Co.  re- 
port doing  a  brisk  business  in  "  Lion  "  and 
"  Kink-proof  "  garden  hose.  "  Never  in  ihe 
history  of  our  business  has  the  demand  for 
garden  hose  been  so  great,"  said  a  member 
of  the  firm.  "  We  have  been  forced  to  work 
overtime,  and  are  severely  taxed  to  keep  up 
with  our  orders." 

John  L.  Simpson,  of  the  Walkerville  Mal- 
leable Iron  Co.,  is  visiting  the  jobbing  trade, 
with  samples  of  butts,  gate  hinges,  shelf 
brackets,  clothes  reels  and  general  shelf 
hardware,  which  they  are  now  putting  on 
the  market  in  malleable  iron.  Hitherto  the 
bulk  of  the  goods  of  this  character  have 
been  made  of  cast  iron,  and  being  very 
brittle,  snap  under  the  slightest  strain.  Pro- 
perly made  malleable  iron,  as  is  well  known, 
bends,  but  does  not  break. 

The  McClary  Mfg.  Co.  will  soon  place  on 
the  market  a  new  range  that  will  be  known 
as  the  "  Famous  Active."  It  will  be  made 
in  two  sizes,  and  is  designed  by  our  own 
pattern  maker,"  said  a  member  of  the 
firm.  "The  oven  is  ventilated  and  is  sup- 
plied with  a  thermometer,  which  is  placed 
in  the  door,  for  which  we  have  the  exclusive 
right  in  Canada.  This  range  embodies  all 
the  latest  ideas  and  improvements,  and  is 
exceedingly  handsome.  We  will  be  ready  to 
offer  them  to  the  trade  some  time  next 
month." 

Rogers,  Brown  &  Co.,  Buffalo,  report  To- 
ronto market  for  American  pi^  iron  as  fol- 
lows :  "  There  is  a  firmer  feeling  in  American 
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iron  in  this  market,  due  more  to  the  with- 
drawal of  sellers  than  from  an  improvement 
in  demand,  although  in  this  latter  respect 
some  little  improvement  is  shown  through 
an  increase  of  shipments.  A  well  defined 
scarcity  of  one  or  two  of  the  popular  grades 
of  Southern  iron  has  developed  and  furnaces 
are  asking  25c.  per  ton  advance  on  these. 
The  prospect  of  an  advance  in  fre  ght  has 
caused  sellers  to  withdraw  quotations  for 
future  delivery,  which  were  based  on  existing 
rates.  We  quote  below  on  the  cash  basis 
f.o.b.  Toronto  in  bond  :  No.  1  foundry 
strong  coke  iron  Lake  Superior  ore,  $12.75; 
No.  2  foundry  strong  coke  iron  Lake  Su- 
perior ore,  $12.25 !  Jackson  county  silvery, 
No.  I,  $17.80  to  $18.30;  Lake  Superior  char- 
coal, $15.80;  Southern  soft,  No.  1,  $11.50; 
Southern  soft,  No.  2,  $11.25." 


UNITED  STATES  MARKETS. 

New  York,  May  25,  1894. 

PIG  Tin — Under  the  stimulus  of  about 
5s.  per  ton  advance  in  London  prices, 
the  New  York  market  gained  slightly 
in  tone.  There  was  stiffer,  although  not  par- 
ticularly brisk  bidding,  yet  enough  of  it  to 
carry  values  above,the  extreme  lowest  point 
to  which  they  went  in  remote  instances  dur- 
ing the  latter  portion  of  last  week.  Bids 
were  made  yesterday  of  19.85c.  for  5-ton  lots 
of  Straits  on  the  spot.  There  were  offers  also 
of  the  same  price  for  current  month,  and 
19.80c.  for  June  delivery,  all  net  cash  terms; 
while  the  market  appeared  stronger  in  tone, 
small  jobbing  quantities  were  dealt  out  at 
about  20c.  on  30  to  60  days  time,  a  fact  that 
is  at  the  least  rather  suggestive.  Consump- 
tive and  jobbing  demand  was,  as  a  rule,  re- 
ferred to  as  having  been  only  moderate. 

COPPER — The  market  remains  in  a  dull 
and  rather  soft  condition.  Following  the 
rumors  last  week  of  "  cut "  prices  on  this 
side  of  the  Atlantic,  there  were  advices  by 
cable  of  about  5s.  decline  in  London,  which, 
with  slow  business  and  spiritless  demand, 
served  to  add  somewhat  to  previous  depres- 
sion. As  matters  stand,  it  is  next  to  im- 
possible to  accurately  gauge  values.  The 
extremes  are  about  9X  to  9^c.  for  Lake 
Superior  ingot,  9  to  <)%c.  for  electrolytic, 
and  %Y%  to  9c.  for  common  casting  stock. 

PlG  Lead — The  pressure  of  soft  Missouri 
was  somewhat  greater  than  at  the  close  of 
last  week,  and,  as  offers  of  carload  lots  were 
yesterday  made  at  3.32^0.,  the  general  mar- 
ket wore  a  rather  dejected  appearance. 
There  were  very  few  buying  orders  lrom 
any  quarter  at  above  the  basis  of  3.30c.  for 
carload  lots  of  desilverized  lead,  and  only  a 
few  at  that  price.  St.  Louis  wire  to  the 
Exchange  quoted  3.i2^c.  The  London 
cable  was  £g  2s.  6d.  for  soft  Spanish. 

Spelter — Orders  come  in  slowly,  and 
purchases  of  more  than  carload  lots  are 
strictly  the  exception.  Besides  remaining 
dull  the  market  is  rather  weak,  with  3.45  to 
3.50c,  apparently    full    value  for   ordinary 


STEEL 


All  kinds  of  Agricultural,  Carriage, 
Machinery  and  other  steels  imported 
promptly  and  at  bottom  prices. 

Try  our  special  '  Dominion  Crown"    A    Q    LESLIE  &  CO. 

brand  of  bnglish   1  ool  Steel. 


MONTREAL  AND  TORONTO. 


Pure  Southern 


TURPENTINE  °ur  sPeciaity 

Remember,  we  are  headquarters  for  the  pure  article,  and   intending  purchasers  will  do 

well  to  get  our  price  before  placing  their  orders. 

Every  barrel  of  Turpentine  we    ship  is  accompanied    by  our   printed  guarantee  that  it 

is  ABSOLUTELY  PURE- 

We    Are    Not  Members   of   any  Combine. 

FRANCIS,  FROST  &  CO.,  33  Front  St,W„  TORONTO 


BEST  ON  THE  MARKET. 

Manufactured  by  Write  for  sample  cards  and  prices. 

The  James  Robertson  Co.  Ltd.,  Toronto 

THE  WHITMAN  &  BARNES  MFG.  CO. 

Canadian  Branch:    St.  Catharines,  Ont. 


NO.  1 


Nail  Hammer 


It  cannot  be  excelled  in  quality  or  finish  by 
any  Hammer  manufactured. 

Our  "Garden  City"  Nail  Hammer 


GET   OUR    PRICES  and 
TRY   OUR    GOODS 


Is  the  best  and  cheapest 
"Solid  Cast  Steel"  Ham- 
mer on  the  market.  .  .  . 


We  aim  to  keep  in  stock  a  full  line  of  Hammers,  Sledges, 
etc.,  and  will  make  prompt  shipments 
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MA  U  KETS—  Continued 

Western  brands  in  carload  lots.  The  Metal 
Exchange  wire  from  St.  Louis  was  3.20c. 
The  London  cable  quoted  ^,15  15s.  for  good 
merchant  brands. 

Antimony— Purchases  are  still  almost 
invariably  on  a  rather  small  scale.  The  de- 
mand is  also  tame  and  prices  remain  easy 
at  10  to  ioXc  for  Cookson's,  %%  to  8j^c. 
for  Hallett's  and  9X  to  <)}ic.  for  LX,  ac- 
cording to  size  of  lot. 

Tin  Plate — Fairly  good  orders  were 
filled  for  both  prompt  and  future  deliveries 
and  the  volume  of  business  compared  very 
favorably  with  the  larger  dealings  during  the 
latter  part  of  last  week,  in  both  prompt  and 
forward  deliveries.  Generally  speaking, 
however,  the  market  shows  little  improve- 
ment in  tone. 

Iron  and  Steel — Scarcity  of  coal  is 
affecting  both  deliveries  and  consumption  of 
pig  iron  in  Eastern  markets.  Furnace  men 
are  inconvenienced,  not  only  by  present  and 
prospective  scarcity  of  coal,  but  by  poor 
transportation  facilities.  Foundrymen,  hard- 
ware manufacturers  and  other  consumers  of 
American  pig  iron  also  experience  some 
difficulty  with  transportation  facilities.  The 
position  of  buyers  and  sellers  is,  in  fact,  so 
far  neutralized  that  the  market  for  other  than 
some  few  lines  of  iron  is  not  affected  suffici- 
ently to  cause  any  radical  change  in  prices. 
The  bulk  of  the  business  passing  is  at  prac- 
tically former  rates. 

Dealings  in  old  material  were  on  a  moder- 
ate scale  and  the  negotiation  was  tame,  with 
buyers'  and  sellers'  ideas  on  prices  about 
the  same  as  they  have  been  for  several  days. 

Nothing  new  transpired  in  the  condition 
of  the  market  for  steel  rails,  fastenings, 
plates,  beams  or  other  heavy  material.  The 
market  for  light  forms  of  manufactured  iron 
and  steel  was  quite  as  featureless. 


BICYCLES   AS   HARDWARE. 

THE  hardware  dealer  has  confined  him- 
self heretofore  almost  exclusively  to 
the  beaten  path  of  his  predecessor. 
In  all  other  lines  of  trade  the  retailer  has 
branched  out  and  ignored  the  traditions  sur- 
rounding his  special  field.  He  has  pulled 
down  the  walls  of  separation  and  considered 
the  whole  field  of  business  open  to  him  if 
there  was  profit  there.  But  the  hardwareman 
has  seemed  to  draw  a  circle  about  himself 
beyond  which  it  was  difficult  to  coax  him  to 
extend  his  line. 

There  are  three  lines,  all  of  them  profit- 
able and  closely  connected  with  the  hard- 
ware trade,  that  have  been  ignored  by  the 
large  majority  of  hardware  dealers  : 

1.  Guns  and  ammunition. 

2.  Fishing  tackle. 

3.  Bicycles. 

As  to  guns  and  ammunition,  I  can  re- 
member the  time  when  this  profitable  branch 
was  almost  tabooed  by  the  retail  hardware 
trade.    A  little  powder  and  shot,  a  few  caps, 


a  few  pounds  of  bar  lead — these  were  all  in 
that  line  that  could  be  coaxed  upon  most 
dealers,  and  more  than  many  of  them  would 
buy.  It  seemed  to  be  a  matter  of  business 
ethics  that  everything  connected  with  hunt- 
ing goods  belonged  of  right  to  the  gunsmith. 

In  fishing  tackle  one  could  sell  a  small 
assortment  of  hooks  and  lines  to  the  hard- 
wareman, and  there  he  would  stop,  and  it  is 
only  within  a  few  years  that  he  is  learning 
his  mistake  in  the  past  in  this. 

With  the  coming  of  base  ball  goods  into 
prominence  one  would  have  supposed  that 
balls  and  bats  would  naturally  gravitate  to- 
ward the  hardware  store,  but  such  has  not 
been  the  case.  Better  stocks  of  these  goods 
are  kept  by  the  sporting  goods  houses,  and 
in  some  small  towns  by  the  grocer  or  dry 
goods  dealer  than  by  the  hardwareman. 

The  same  mistake  was  made  with  bi- 
cycles. They  were  looked  upon  as  being 
entirely  outside  of  any  such  staple,  steady 
stock  as  that  of  hardware.  In  most  cases 
some  bright  young  fellow  managed  to  buy  a 
wheel  at  a  discount  from  list  prices,  and  at 
once  set  about  selling  one  to  a  friend.  He 
succeeded  and  wanted  an  agency  ;  secured 
it  and  pushed  his  sales. 

The  retail  hardwareman  has  no  excuse 
to-day  for  permitting  this  business  to  pass 
his  door.  Whether  general  hardware  busi- 
ness is  better  or  not,  whether  trade  gener- 
ally improves  or  not,  this  fact  is  beyond  dis- 
pute— the  bicycle  business  and  trade  is  here 
to  stay,  and  machines  will  sell,  be  the  finan- 
cial future  bright  or  dark. 

The  day  of  fancy  prices  seems  to  have 
passed.  Prices  have  by  no  means  reached 
their  level,  but  they  will  get  there  inevita- 
bly, because  of  the  large  number  of  new 
wheels  for  which  a  market  must  be  found, 
as  well  as  the  increased  purchasing  power  of 
a  dollar,  owing  to  declines  in  wages  and 
prices  of  all  products. 

The  rising  generation  are  going  to  ride 
wheels.  They  will  be  used  for  pleasure  and 
for  work.  The  mechanic  will  use  them  in 
city  and  country  going  to  his  labor.  Children 
must  have  them.  Women  will,  more  and 
more,  claim  them  for  their  own.  What  at 
first  was  a  mere  curiosity,  a  wonder,  a  fanci- 
ful creation,  later  became  a  really  useful 
machine,  and  is  now  a  necessity.  Its  hori- 
zon will  broaden  as  the  price  brings  it  within 
the  reach  of  the  masses,  and  a  wise  hard- 
wareman will  put  himself  in  touch  with  this 
trade  at  once,  and  commence  to  identify 
himself  with  some  good  machine. 

What  shall  he  buy  ?  The  answer  is — the 
best  machine  for  which  he  can  secure  the 
sole  agency  for  his  town  or  city. 

No  one  machine  is  so  pre-eminent  in  all 
points— quality,  price  and  reputation — as  to 
make  one  feel  that  if  he  cannot  get  that  he 
must  get  none.  If  there  was  such  a  machine 
its  price  would  be  correspondingly  higher, 
so  that  the  man  selling  another  wheel  could 
offset  reputation  by  concessions  in  price. 
We  all  admit  the  superior  quality  of  Ames' 


Shovels,  yet  we  sell  large  quantities  of  other 
brands,  too. 

Secure  the  agency  for  a  gocd  machine  not 
already  represented  in  your  place.  If  you 
are  not  a  good  rider,  learn  to  be  one.  Use 
a  wheel  as  often  as  you  have  occasion  to  go 
out  of  the  store.  Carry  only  a  small  line  in 
store,  unless  you  a»-e  able  to  pay  for  a  larger 
stock.  Secure  from  your  company  a  large 
supply  of  literature  of  the  wheel.  Send  this 
where  it  will  do  good.  Talk  your  new  line 
to  every  customer.  Fit  up  a  room,  or  a 
track  in  your  yard,  where  wheels  can  be 
shown.     Teach  people  to  use  your  wheel. 

If  you  can  sell  on  the  installment  plan, 
make  your  price  one  that  will  pay  for  this. 
If  you  sell  on  credit  protect  yourself  as  you 
would  if  you  were  selling  a  mowing  machine. 

Do  not  carry  a  stock  larger  than  is  neces- 
sary, even  if  your  factory  will  send  you  goods 
on  consignment.  Wheels  going  in  and  out 
are  a  good  advertisement.  If  sent  to  you  on 
consignment,  see  that  your  insurance  policy 
is  made  to  cover  such  goods. 

Do  not  overstock  on  the  parts  and  appurt- 
enances belonging  to  wheels.  Buy  cautiously 
till  you  know  your  trade  as  you  know  it  in 
nails  or  hinges.  But  lay  in  a  small,  though 
full,  assortment  of  such  goods,  for  they  will 
sell  and  should  pay  large  profits. 

Do  not  take  the  agency  of  more  than  two 
makes  of  wheels,  if  you  decide  to  have  more 
than  one,  but  the  best  result  is  obtained  by 
the  "  one  idea"  man  in  the  long  run,  pro- 
viding always  that  he  has  a  wheel  that  will 
do  exactly  what  he  claims  and  expects  of  it. 

In  the  large  cities,  where  are  bicycle  clubs 
and  tournaments,  the  dealer  must  advertise 
largely  and  contribute  liberally  to  prizes  and 
for  races. 

The  cautious  country  dealer  will  not  copy 
this  except  for  an  occasional  event  like  a 
local  fair,  when  prizes  offered  boys  will  lead 
to  rivalry  and  trade.  The  bicycle  business 
cannot  be  increased  profitably  by  making  a 
bargain  counter  of  it,  but  must  be  pushed  by 
learning  who  in  the  community  are  inter- 
ested in  a  wheel  or  are  talking  of  getting 
one,  and  then  seeing  such  persons  at  once. 

A  considerable  business  is  done  in  repair- 
ing bicycles,  and  an  agent  who  also  has  a 
repair  shop  has  a  decided  advantage  over 
his  competitors,  as  well  as  a  source  of 
revenue.  The  hardwareman  who  employs  a 
tinner  can  open  a  repair  shop  of  his  own  at 
no  expense.  If  he  has  no  tinner,  he  should 
arrange  with  a  mechanic  in  his  town  to  do 
repairs  for  him,  unless  he  is  something  of  a 
mechanic  himself,  as  most  hardwaremen 
are.  In  that  case  it  would  pay  him  well  and 
give  him  prestige  as  an  agent  to  perfect  him- 
self in  the  work,  so  that  he  could  do  his  own 
repairing. 

In  conclusion,  it  can  safely  be  said  that 
the  bicycle  business  is  one  worthy  the  im- 
mediate attention  of  every  hardwareman  for 
the  money  there  is  in  it  and  in  all  things 
connected  with  it, but  thathe  should  not  rush 
into  extravagant  stock  nor  expensive  adver- 
tising ;  he  should  carefully  feel  his  way. — A. 
H.  Hope,  in  Iron  Age. 
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Two-Ply  Twisted  Fence  Strand 

Galvanized  Fence  Staples 

Oiled  and  Annealed  Fence  Wire. 

Manufactured  by 

The  p.  Greening  Wire  Co.,  Ltd. 

.HAMILTON,   CANADA. 


Write  for  Catalogue. 


GliUE 


Write  for  Sample 
•and   Price  of 


t« 


GEM" BRAND 


JUST  IMPORTED 


Strong  as  French 
Medal  and  Cheaper 


Toronto  Lead  &  Color  Co.,  Ltd. 


SUMMER 


OXFORD 


STOVES 


ECONOMICAL. 


EFFICIENT. 


BEAUTIFUL. 


Oxford  Gas  Ranges 


5  SIZES. 


Bakes,  Boils  and  Roasts  quickly 
and  uniformly. 

Are  Immense  Water  Heaters 

No  Waste.        No  Odor. 


GAS  RANGE. 


Oxford  Oil  Gas  Ranges 


5  SIZES. 


Makes  its  own  Gas  as  it  Burns  it. 

Makes  Gas  from  Ordinary  Coal  Oil. 

Bakes,  Roasts  and  Boils  perfectly.  Cost  of  Fuel  *^c.  per  hour. 

No  Odor.  No  Wick.  Q|L  GA8  RANQE 

PEOPLE  WILL  ASK  FOR  THEM.  YOU   MUST  HAVE  THEM. 

Send  for  Price  List  of  our  Latest  Production  THE  OXFORD  GRADUATE  Wood  and  Coal  Cook  Stove. 


THE  GURNEY  FOUNDRY  CO.,  ltd.,  Toronto.    THE  GURNEY-MASSEY  CO.,  ltd.,  Montreal. 
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BUSINESS  CHANGES. 

DIFFICULTIES,ASSIGNMENTS,COMPROMISES. 

JOHN  MacPhee,  haidware,  Cornwall, 
has  been  closed  up  under  a  chattel 
mortgage.     Stock  is  being  taken. 

D.  L.  Dwinnell,  steamfitter,  Montreal, 
has  assigned. 

F.  W.  Fisher,  general  store,  Lundyville, 
has  assigned. 

Alex.  McDougal,  general  store,  Margaree 
Harbor,  has  assigned. 

Jos.  Pare,  general  store,  St.  Vincent  de 
Paul,  Que.,  has  assigned. 

Donaldson  &  Lane,  blacksmiths,  Nanaimo, 
B.C.,  have  satisfied  chattel  mortgage  for 
$500. 

Isaac  M.  Miller,  general  store,  Saanich- 
ton,  B.  C,  has  satisfied  chattel  mortgage  for 
$900. 

E.  W.  Bickle  &  Co.,  general  store,  Wel- 
lington, B.  C,  has  satisfied  chattel  mortgage 
for  $5,000. 

J.  K.  Glen  and  wife,  fancy  goods,  crock- 
ery and  tinware,  Ottawa,  have  assigned  to 
Jas.  Bailiff. 

A  demand  of  assignment  has  been  made 
upon  J.  McManus  &  Co.,  general  store, 
Sherbrooke. 

J.  A.  Fngou,  Jr.,  general  store,  St.  Nar- 
cisse,  Que.,  is  offering  to  compromise  at  50c. 
on  the  dollar. 

PARTNERSHIPS  FORMED  AND  DISSOLVED. 

W.  E.  Sanford,  special  partner,  has  with- 
drawn from  the  firm  of  Bowman  &  Moore, 
hardware,  Hamilton. 

H.  A.  Planche  &  Co.,  general  store,  has 
dissolved  ;  Henry  A.  Planche  continues, 
style  unchanged. 

E.  A.  Manny,  has  registered  proprietor  of 
the  firm  of  E.  A.  Manny  &  Co ,  mfrs.  of 
furnaces,  etc.,  Montreal. 

J.  Washlehowsky  and  J.  Camainsky,  Mon- 
treal, have  registered  partners  to  carry  on 
business  in  rags  and  metals. 

John  Creed  and  Arthur  Small,  Montreal, 
have  registered  partners  as  plumbers,  under 
the  style  of  John  Creed  &  Co. 

Geo.  McDonald,  general  store,  Westville, 
N.S.,  has  admitted  —  Matheson  as  partner; 
style  now  McDonald  &  Matheson. 

Rose  Delima  Renaud,  wife  of  E.  O.  Les- 
perance,  has  registered  proprietress  of  the 
firm  E.  O.  Lesperance  &  Co.,  general  store, 
Montreal. 

Chas.  D'Etremont,  general  store,  etc.,  Pu- 
binco,  N.S.,  has  admitted  H.  S.  Le  Blanc  as 
partner,  under  the  style  of  Chas.  D'Etre- 
mont &  Co. 

Co-partnership  has  been  registered  by  L. 
Coates  and  S.  Mason,  Parsboro,  N.S.,  to 
carry  on  business  of  general  storekeepers 
under  the  style  of  Coates  &  Mason. 

E.  S.  McAlpine  and  James  F.  D.  Town- 
send,  Louisburg,  N.  S.,  have  registered  co- 
partnership to  do  business  as  general  store- 
keepers ;  style  McAlpine  &  Townsend. 


SALES   MADE  AND   PENDING. 

John  Wisdom  &  Son,  general  store,  Dart- 
mouth, are  selling  off  grocery  stock  at 
auction. 

The  assets  of  J.  Lecompte  &  Fils,  plumb- 
ers, Montreal,  are  to  be  sold  by  auction  on 
the  28th  inst. 

McLennan  &  McFeely,  Vancouver,  house 
furnishings,  etc.,  have  sold  their  plumbing 
department. 

J.  W.  Jones,  London,  made  the  following 
sales  last  week  :  The  general  stock  of  W. 
C.  Mackie,  of  Beamsville,  valued  at  $2,973.30, 
to  Jas.  F.  Earle,  of  Toronto,  at  70  cents  on 
the  dollar;  stock  of  A.  Smith,  tailor,  Bel- 
mont, valued  at  $1,602.64,  to  Henry  Mack- 
lin,  London,  at  46^  cents  on  the  dollar. 

CHANGES. 

J.  R.  Watson,  blacksmith,  Austin,  is  giving 
up  business. 

Jas.  Shelford,  blacksmith,  Qu'Appelle,  is 
giving  up  business. 

John  A.  Gairdner,  general  store,  Orono, 
is  giving  up  business. 

Simpson  Bros.,  general  store,  Altamont, 
have  sold  out  to  W.  Madell. 

Thos.  Hebblewhite,  hardware,  Almonte, 
has  sold  out  to  G.  A.  Moir  &  Co. 

McPhail  &  Co.,  general  store,  Springfield, 
have  been  succeeded  by  R.  W.  House. 

J.  Bemrose,  blacksmith,  Campbell's  Cross, 
has  been  succeeded  by  James  McKinney. 

T.  J.  Borden,  general  store,  Port  Williams, 
N.S.,  has  been  succeeded  by  S.  A.  Stephens. 

H.  McPherson  &  Co.,  foundry,  Oxford, 
have  been  succeeded  by  McNeil  &  Langille. 

J.  M.  Donaldson,  blacksmith,  Nanaimo, 
B.C.,  has  been  succeeded  by  Craig  Bros.  & 
Co. 

John  Hamilton,  agricultural  implements, 
Shelburne,  has  been  succeeded  by  W.  T- 
McCutcheon. 

FIRES. 

D.  Oke,  general  store,  Holmfield,  has 
been  burned  out. 

W.  H.  Stafford,  general  store,  Amelias- 
burg,  has  been  burned  out. 

S.  Allan,  carriage  maker  and  blacksmith, 
Ameliasburg,  has  been  burned  out. 

The  stock  of  Fiddes  &  Hogarth,  plumbers, 
steam  and  gas  fitters,  Montreal,  was  par- 
tially damaged  by  fire  and  water.  It  was 
insured. 

DEATHS. 

R.  Craig,  blacksmith,  Nanaimo,  is  dead. 

John  Leet,  blacksmith,  Port  Mulgrave, 
N.S.,  is  dead. 

Jas.  Frazer,  general  storekeeper,  Bridge- 
ville,  is  dead. 

H.  L.  Milton,  of  Crandall  &  Milton,  gen- 
eral store,  Salisbury,  N.B.,  is  dead. 


TRIUMPH   CORN   PLANTER. 

There  are  corn  planters  and  corn  planters. 
The  "  Triumph,"  a  cut  of  which  is  subjoined, 
is  a  corn  planter.  "  It  is  the  cheapest  and 
most  durable  planter  in  the  market,"  say  the 
agents,    H.  S.   Howland,    Sons  &  Co.,  To- 


ronto. All  the  working  parts  are  malleable 
iron  and  the  blade  is  of  steel.  A  feature  of 
the  "  Triumph "  is  its  adaptability  to  all 
sorts  of  soil.  It  never  clogs,  and  the  opera- 
tor can  see  the  corn  deposited  in  the  ground. 
Its  planting  capacity  is  10  acres  per  day. 


Books  for  Retailers 

Published  for  the  good  of  the  trade. 


Trade  at  Victoria  Harbor,  since  two  of 
the  large  mills  there  have  started  up,  has 
improved  a  great  deal.  It  is  said  that  the 
mills  at  Victoria  Harbor  have  timber  limits 
under  their  control  which  will  keep  them 
supplied  with  lumber  for  the  next  twenty 
years.  Prospects  are  considered  bright  at 
Victoria  Harbor. 


Ideas  fop  Hardware  Merchants 

As  its  name  implies  it  is  full  of  ideas 
for  the  retail  hardware  merchant. 

PRICE,  50  CENTS  (Half  Price). 

Buying1,  Handling  and  Selling  of  Tea 

Being   the    experience   of    the    most 
prominent  and  successful  merchants. 

PRICE,    35    CENTS. 

Pitfalls  of  the  Dry  Goods  Trade 

This  is  another  batch  of  Prize  Essays 
full  of  valuable  information. 

PRICE,   10  CENTS. 

Sent,  postpaid,  on  receipt  of  price. 


HARDWARE   MERCHANT 

TORONTO. 


HARDWARE. 


21 


HOW  TO  PRICE  POCKET  CUTLERY. 

HARDWARE  merchants  who  handle 
cutlery  are  of.en  puzzled  how  to  mark 
the  price  on  pocket  cutlery  in  such  a 
manner  that  it  will  not  get  rubbed  off,  and 
yet  can  be  easily  taken  out,  should  the  arti- 
cle be  sold,  without  leaving  a  mark,  thereby 
lessening  the  article's  value. 

A  correspondent  in  the  Ironmonger  fur- 
nishes the  following  suggestions  in  relation 
thereto  :  "  To  mark  one's  stock  of  pocket 
cutlery  involves  some  labor,  but  the  result 
amply  repays  the  cost.  Nothing  is  more 
provoking,  when  serving,  than  not  to  be  able 
to  quote  the  exact  price  of  the  goods  under 
inspection.  If  it  is  essential  that  the  mark 
be  removable,  a  gummed  ticket  must  be 
used,  but  these  are  objectionable  in  many 
ways.  Sportsmen's  knives  may,  however  be 
marked  in  ink  under  the  corkscrew,  and  it 
is  easy  to  erase  the  writing  when  desired. 
The  least  unsatisfactory  plan,  however,  is  to 
scratch  the  mark  on  the  back  of  the  large 
blade,  near  the  heel.  This  can  be  done  with 
a  graver  or  even  with  the  tang  of  a  saw-file. 
If  the  price  is  always  written  in  the  private 
mark  there  is  no  necessity  toerase  it,  for  be- 
ing on  the  back  of  the  blade  it  is  no  dis- 
figurement, and  should  it  be  observed  by, 
say,  the  person  to  whom  the  knife  has  been 
presented,  he  cannot  tell  what  it  has  cost.  I 
have  never  met  with  any  objection  to  this 
method.  It  is  important  to  adopt  one  place 
for  the  mark,  so  that  it  may  be  found  in- 
stantly. It  is  for  this  reason  that  the  back 
of  the  large  blade  is  suggested." 


BEARINGS  FOR  LATHE  WORK. 

Piece  work  has  just  received  a  kink  in  the 
way  of  using  the  tail  stock  in  holding  work 
in  place  on  the  livespindle,  says  an  exchange. 
It  is  often  convenient  to  set  articles  on  the 
face  plate  and  hold  them  in  position  by  the 
dead  centre.  If  a  cap  piece  is  made  use  of 
to  turn  on  the  centre  it  soon  rusts  up  and 
becomes  injured,  as  the  centre  must  be  set 
up  solid  to  give  driving  force  to  the  work. 
The  cap  piece  is  now  made  in  two  parts 
with  about  a  dozen  bicycle  balls  between 
them,  and  is  socketed  to  the  tail  stock  for 
good.  All  that  is  needed  now  is  to  place 
the  work  in  position  without  stopping  the 
lathe,  set  the  cap  against  it  firmly  with  the 
tail  screw,  and  take  a  cut  off  in  dead  earn- 
est. Soft  stock  can  be  managed  in  this  way 
that  will  rival  the  wood  turner. 


k  New  Customers  ife 


es 


.BY    HANDLING 


Work  easier,  cut  better 
and  wear  twice  as  long 
as  any  others.     .     .     . 


'Clauss  Scissors 


M 


CLAUSS  SHEAR  CO., 


TORONTO. 


The  Houghton 
Patent  Key 
Lock  Wrench 


Combines  strength,  simplicity  and  durability,  and  is  unequalled  for  ease  and  rapidity  of  adjust- 
ment.    Manufactured  in  all  sizes  by  THE  PAHIS  TOOL,  MFG.  Co.,  LTD.,  PARIS,  ONT. 


Wall  Dusters 

Our  Wall  Duster  is  a  common-sense  article 
which  only  has  to  be  shown  to  be  sold. 
Send  for  Price  List. 

FRANK  HOLT,    81  Colborne  Street,   TOfOlltO 


THE 

Eureka   Refrigerator, 

PATENT. 
Manufactured  by  the 

Eureka  Refrigerator 

Co.,  of  Toronto. 

54  Noble  St. 

Wilbert  Hooey 

Manager 

This  cut  shows  our  grocer 
refrigerator  in  three  sizes. 

We  also  keep  in  stock  a 
large  assortment  for  family 
use. 

Send  for  Catalogue. 


TORONTO  PICKET 
WIRE  FENCE  CO. 

221  River  St.,  Toronto 
Picket  and  Woven 


Wire  Fencing1 


Send  for  New  List 


Belt  Dressing 

GOODHUE'S  WATERPROOF 
IS  THE   BEST. 

TRY  IT.      5  and  io  lb.  tins 


TRY  IT. 


H.  D.  Simmons  &  Co. 

Western  Representatives, 

85  York  Street,  TORONTO. 
A  full  stock  of  J.  L.  Goodhue  &  Co's  belting, 
etc.,  kept  here  for  ready  delivery  orders. 


In 


Portland  Cements  Calcined  Plaster 

Sewer  Pipes  Fire  Bricks  and  Clay 

Chimney  Linings  and  Tops       Enameled  Porcelain  Sinks 

Mortar  Stains,  and  General  Builders'  and  Contractors'  Supplies 

W.  McNALLY  &  GO, 

MONTREAL 


Carry  the  Largest  Stocks  and 
Quote  Lowest  Prices.   .    .    . 
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Hints  for  Retail  Advertising. 


SIMPLE  SIMPLICITY. 

EY  NATH'L  C.    FOWLER,    JR. 

I  CAN  remember  a  billhead,  a  business 
card,  and  a  circular  without  twice  too 
much  matter  upon  them,  but  I  have  for- 
gotten when  and  where  I  saw  these  remark- 
able productions. 

As  about  one  hundred  people  out  of  one 
hundred  say  too  much  in  their  advertising, 
so  do  these  people  put  too  much  into  every 
class  of  printed  matter  they  inflict  upon  the 
public. 

It  is  presumed  that  the  merchants  send 
out  printed  matter  because  they  want  people 
to  read  it.  If  people  won't  read  it  there  is 
no  use  in  having  it. 

The  business  man  reads  it  himself,  and  it 
reads  well.     He  is  familiar  in  the  premises. 

Because  he  reads  it,  he  thinks  everybody 
else  will. 

Let  that  business  man  go  into  the  seclusion 
of  his  back  office,  close  the  blinds,  pull  down 
the  shades,  sit  himself  down,  and  look  at 
himself  in  the  darkness  of  his  own  surround- 
ings, and  ask  himself  if  he  reads  other  peo- 
ple's circulars  and  cards. 

I  present  his  answer  as  the  strongest 
argument  to  my  statement  that  nearly  all 
printed  matter  is  over-done,  too  long,  too 
technical,  and  generally  falls  flat  upon  the 
public. 

I  will  discuss  the  three  principal  articles 
of  printed  ware  each  by  itself. 

The  billhead  is  not  an  advertisement,  and 
has  no  right  to  take  the  place  of  an  adver- 
tisement. 

The  billhead  is  simply  a  connection  be- 
tween the  seller  and  the  buyer,  suggesting 
that  the  seller  would  like  to  have  that  part 
of  the  buyer's  money  due  him. 

There  is  no  room  on  the  billhead  for  an 
enumeration  of  all  the  things  the  seller 
keeps  and  does. 

Use  some  general  title  which  is  supposed 
to  cover  the  business. 

Most  concerns  sell  from  a  dozen  to  a  thou- 
sand different  articles. 

It  is  as  sensible  to  print  them  all  upon  the 
billhead  as  to  print  a  dozen  of  them. 

There  is  no  objection  to  printing  a  special- 
ty upon  a  billhead,  but  that  is  not  essential. 

Terms  should  be  given,  and  any  other  in- 
formation relative  to  the  payment  of  the 
bill. 

There  is  no  excuse  for  printing  anything 
other  than  these  upon  the  billhead. 

One-half  the  billheads  are  printed  in  fancy 
type,  frequently  so  that  the  name  cannot  be 
spelled  out,  and  very  often  the  address  ap- 
pears in  some  Old  English  or  script  letter, 
so  that  the  receiver  does  not  know  for  a  cer- 
tainty what  the  address  is. 

In  one-half  of  the  billheads  the  state  is  left 


out,  and  as  the  majority  of  towns  are  dupli- 
cated in  nearly  every  state,  people  outside  of 
the  state  are  not  sure  of  the  location  of  the 
town. 

The  name  should  be  printed  in  plain  type, 
because  most  bills  are  paid  by  checks,  and 
it  is  quite  essential  that  a  check  be  made 
out  properly. 

The  town  and  state  should  be  set  in 
equally  as  plain  type,  because  most  folks 
send  remittances  by  mail,  and  the  town  and 
state  are  all  important. 

Script  type  should  never  be  used  on  a 
billhead. 

Plate  No.  i  presents  in  reduced  size  an 
example  of  a  conventional  billhead,  set  as 
the  majority  of  billheads  are  set. 

Plate  No.  2  presents  the  same  billhead 
set  entirely  in  one  series  of  type,  the  differ- 
ent sizes  being  used. 

Smithville, 189 
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B°»Eh,d10^»Q&CO. 

Dealer  in  Everything  from  Everywhere.  Special  atten- 
tion given  to  all  orders.  Choice  everything  constantly 
on  hand.     Fine  things  for  everybody. 

44  SMITHVILLE  AVE. 


PLATE  NO.    I. 


Smithville,  N.  Y. 


M- 


Boughtof  JOHN  SMITH  &  CO., 
HARDWARE  MERCHANTS, 

Terms:   todays.  44   8MITHAVE. 

PLATE  NO.   2. 

It  is  always  advisable  to  use  in  a  billhead 
one  series  of  type  throughout.  It  makes  a 
neater  job.  It  is  more  artistic,  because  it  is 
simple,  and  simplicity  is  true  art.  It  is 
pleasing  to  the  eye,  the  harmony  is  perfect, 
and  it  gives  an  always  advisable  distinct- 
ness to  the  firm's  printing. 

The  ideas  suggested  for  a  billhead  apply 
partially  to  a  business  card. 

A  series  of  types  should  be  used  through- 
out, and  the  firm  name  and  address  must  be 
as  distinct  as  possible. 

The  business  card  admits  of  more  printed 
matter. 

The  merchant  is  justified  in  adding  his 
specialties  to  the  business  card,  and  printing 


upon  it  information  calculated  to  present 
his  business  in  its  general  entirety. 

Plate  No.  3  presents  a  business  card  of 
the  conventional  style,  no  worse  than  a  large 
proportion  of  the  business  cards  now  in  cir- 
culation. 

Plate  No.  4  presents  the  same  card  reset 
in  an  effective  way. 

It  will  be  noticed  that  in  the  first  example 
all  of  the  specialties  are  made  prominent, 
while  in  the  second  example  the  general 
business  is  presented  in  large  type,  which 
much  improves  the  appearance  of  the  card. 

JOHN  SMITH  &  CO., 
hardware  merchamts 

Cutlery,  Spades  and  Shovels,  Horse 
Rakes,  Ouns  and  Rifles,  Ammunition, 
Mechanics'  Tools,  Nails,  etc. 

44  SMITH  AVE.,  SMITHVILLE. 

PLATE  NO.   3. 


JOHN  SMITH  &  CO. 


HARDWARE    MERCHANTS 


Smithville  Agents  for 

Jones'  Celebrated 

Table  Cutlery. 


44  Smith  Ave. 
SMITHVILLE,  N.Y. 


PLATE  NO.   4. 

Circulars  are  without  limit  of  style,  size, 
and  wording.  In  a  subsequent  article  I 
will  discuss  these,  and  attempt  to  present 
examples  of  effective  ones  set  in  the  extreme 
of  simplicity  and  brevity,  that  the  reader 
may  absorb  the  entire  argument  at  a  glance. 


Hundreds  of  mirrors  have  been  ruined  by 
lamps  being  placed  close  to  them  to  assist 
in  toilet  purposes,  and  the  average  glass 
seems  to  be  exceptionally  mean  in  respect  of 
temperature.  Of  late  years  lamp  glasses 
have  been  made  by  a  secret  process  which 
makes  them  so  tough  that,  even  if  touched 
with  a  red-hot  iron,  they  will  seldom  crack. 
Now  an  inventor  has  gone  a  step  further, 
and  has  produced  a  glass  which  will  s'and  a 
greater  heat,  without  bending  or  breaking, 
than  iron.  If  this  can  be  put  on  the  market 
on  a  commercial  basis  it  will  promptly  re- 
volutionize our  ideas  of  building,  and  enable 
much  larger  panes  of  glass  to  be  used  than 
is  practicable  now. 


HARDWARE. 
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THE  EXPENSE  BILL. 

Once  upon  a  time,  says  an  exchange,  a 
certain  house  sent  out  its  traveling  men  at 
the  beginning  of  the  season  with  many  in- 
junctions to  keep  sales  up  and  expenses 
down  ;  to  sell  whatever  they  could,  but  that 
no  expense  for  treating  would  be  allowed. 
By  and  by  the  travelers  came  in  and  turned 
in  their  orders  to  the  manager,  who  looked 
them  over  and  complimented  the  travelers 
more  than  he  ever  had  before.  The  morsel 
of  honey  only  covered  the  pill  in  his  next 
request:  Would  they  show  him  their  expense 
accounts  ? 

The  first  man  handed  his  up  and  it  was 
critically  scanned. 

"  You  have  got  down  here  50c.  for  dinner 
at  Smalltown." 

"  Yes,  sir." 

"  They  only  charge  you  25c.  for  dinner 
there  !" 

"  Yes,  but  it's  worth  a  quarter  extra  to  eat 
such  a  meal." 


SITUATION   WANTED. 


Advertisements   under  this   heading,  two  cents  per   word 
each  insertion,  payable  in  advance. 


BOOKKEEPER   OPEN  FOR    RE-ENGAGEMENT. 
Experienced.     References.    Address  E.  D.,  Hard- 
ware Office,  Toronto.  (21) 


Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of  Hot   Pressed 
Nuts,  Square  and  Hexagon 


'S 


LIQUID 
GLUE 


S     THE     BEST. 


THE  ART  METROPOLE,  Agents. 

131  Yonge  Street,  TORONTO. 

OUR  SALES  OF 


"BURHAM 


»   Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  others 
Try  it  and  be  convinced 


Sole  Consignees  for  Canada, 


IWE  &  CO..  OTTAWA 


Francis  Hyde  &  Go. 

D  IJ  I  111)  I  N  We  make  a  specialty  of 
v/  v  Scotch   Fire  Clay 

QllT\T\llO0     Flint  Glazed  Sew- 
rjU|JUliuU     erage  pjpes,  Fire 
1  *  Bricks    and     Fire 

Clay  Agricultural  Drain  Tiles, 
White  Enamelled  Bricks  andTiles 
for  walls.  Best  brands  London  Port- 
land Cement. 

STORES  AND  YARDS : 

King,  Queen  and  Wellington  Sis.,  Montreal 


Pearl  Steel  Ware 

Chocolate  Steel  Ware 

White  Steel  Ware. 


WE  TROT  IT  OUT 


THE 


Anderson  Pneumatic  Tire 


Made  on  a  scientific  principle,  which  proves  in  practice  to  be 
— well  you  must  see  it  and  try  it  yourself,  then  you  will  catch  your 
breath,  when  you  catch  the  idea. 

It  has  reciprocating  parts,  and  holds  on  to  the  rim  with  the 
grip  of  a  bull  dog. 

It  has  fits  !  !  !  Fits  almost  any  rim.  You  just  pump  the 
air  in  and  it  adjusts  itself.  It's  resilient  like  a  rubber  ball.  It 
neither  creeps  like  a  snail  nor  rolls  like  a  log. 

It  has  all  the  good  qualities  which  an  up-to-date  tire  must  have, 
and  in  addition  possesses  that  feature  which  they  all  lack,  viz  : — 

You  can  get  it  off  or  put  it  on  the  rim  without  breaking  your 
finger  nails,  using  a  screw  driver,  or  sending  it  to  the  shop  ;  a  child 
can  take  it  off  quickly  and  put  it  on  easily.  It  must  come  into 
universal  use,  and  with  that  in  view  we  have  put  the  price  as  low  as 
any  ordinary  good  tire  is  being  sold  in  the  market. 

We  guarantee  the  quality  of  material  used  in  its  manufacture. 


THE  ANDERSON  TIRE  CO, 


LIMITED 


TORONTO 


JUST 

ONE 

POINTER 


/"IIVEN  you  through  reading  a  single 
copy   of  The  Hardware  Mer- 
chant would  net  you  at  the  very  least 
$2.    Wouldn't  it? 


Fifty-two  copies,  or  one  year, 
should  net  you  $104.  Did  it 
ever  strike  you  in  this  way 
before  ?    


A  RE  you  giving  us  credit  for  making 
you  a  return  of  $104  on  a  $2 
investment?  Did  you  ever  figure  out 
what  you  saved  or  made  by  a  pointer 
taken  from  The  Hardware?  Please 
do  so  and  credit  us  up  with  it 


AND  SUBSCRIBE  .  .  . 
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HARDWARE, 


Clothes  Wringers 

"Leader"  Barrel  Churns 
"Dowswell"  Washers 

"Queen  and  Domestic"  Mangles 

DOWSWELL   BROS. 

SUCCESSORS  TO 

Peerless  Manufacturing  Co. 
HAMILTON,    -    CANADA 


Write  for  Prices  and  Discounts. 


RAMSAY'S 

PURE 
WHITE  LEAD 


j&(g>m?&&$$2&i?%&&&&&t!i&^$ 


Parmenter  &  Bulloch 

Manufacturers  of 

Rivets,  Burrs,  Wire  Nails 

Of  every  Description 

Carpenters'  Braces,  and  other  Hardware  lines. 

SPECIALTIES  : 

Tubular,  and  Bifurcated  or  Slotted  Rivets,  I  acing 
Studs,  Rubber  Arctic  and  Leather  Shoe  Buckles,  and 
Shoe  Braces.  Write  for  Illustrated  Catalogue  and 
Price  List.  ^^^^^^^^^_ 

Head  Office  and  Works:  GANANDQUE,  ONT. 

BRANCH  warehouse: 

32  and  34  St.  Dizor  St.,  Montreal 


ADAM   HOPE 
&  CO., 


Offer  for  Sale 


HAMILTON 


"Pioneer"  and  "Sloss" 

PIG   IRON 

These  are  fine  foundry  irons,  being  strong 

and  large  scrap  carriers. 
Also  all  the  woll-known 

Scotch  Brands, 

Broken  Car  Wheels, 
and  Railway  Cast  Scrap. 


NOT  ALWAYS  TRUE. 

TEN  years  ago,  when  a  man  invented 
anything  in  the  line  of  hardware  and 
machinery,  the  first  thing  he  did,  says 
Business,  was  to  have  it  photographed  and 
an  engraving  made  showing  the  thing  as  it 
would  be  put  on  the  market.    This  was  often 
done  as  soon  as  the  model  was  finished  and 
before  manufacturing  had  begun.     As  soon 
as  the  engravings  were  made  they  were  dis- 
tributed to  all  the  trade  papers  with   details 
of  construction.     The  columns  of  the  techni- 
cal press  at  that  time  were  full  of  new  goods, 
and   the  retail   dealer  kept    watch   of  the 
papers  week  by  week  to  see  what  novelties 
were  to  be  had.     This  plan  worked  well  for 
a  time,  but  soon  developed  its  own  peculiar 
disadvantages.     Among   others,  it  fostered 
reckless   competition   on    new    goods,   and 
now,  as  the  French  say,  we  have  changed 
all  that.     There  are  many  manufacturers  in 
the  stove  trade,  for  example,  among  others, 
who   will   not   make  an  engraving  of  new 
goods  nor  allow  a  novelty  to  be   illustrated 
in  any  way  until  they  have  loaded  the  trade 
with  sample  orders  at  least.     They  do  not 
any  longer  pretend  even   to  mention  their 
newest  things  in  the  advertisements.    Look- 
ing over  the  pages  of  the  technical  papers  of 
the  current  issue,  one  who  is  familiar  with 
the  different  lines  of  trade  is  struck  with  the 
remarkable  dearth  of  novelties  in  the  adver- 
tisements,   and    in    the    reading   pages  as 
well.     Those  articles  that  are  illustrated  un- 
der the  head  are,    in  many   cases,   veritable 
chestnuts.     One  that  v/e   note  in  a  promin- 
ent place  in  the  current  journals   has  been 
on  the  market  for  not  less  than  three  years, 
and  the  only  novelty  about  it  now  is  the  fact 
that  it  is  illustrated  for  the   first  time.     The 
hardware  man,  it  would  seem,  as  soon  as  he 
gets  an  article  that  is   really  novel,  puts  the 
goods  through  the  factory  and  rushes  them 
out  to  the   trade  without   circulars,   without 
cuts,   without  catalogues.      His  aim    is  to 
have  them  in  the  hands  of   his   customers, 
have  them  supplied   through  his   agents  or 
salesmen  before  any  rival  establishment  can 
get  a  similar  article  on   to   the   market  in  a 
way  to  cut  into  his  sales.     This  is  the  secret 
of  the  more  modern  method  of  doing  busi- 
ness.    It  has  become  necessary  to  get  a  new 
article  into  the   hands  of  the   trade  without 
telling  one's  rivals  in  the  business  what  the 
good  thing  is.     For  years   the   columns  of 
novelties  in   the   trade   papers   were   vastly 
more  useful   to    the   manufacturers,  and  to 
pirates  who  were  seeking  for  new  ideas,  than 
they  were   to  the   customer.     The  piratical 
manufacturer  has  now  to  hunt  for  his  novel- 
ties elsewhere.     The  dealer  can  rest  assured 
that  the  novelty  will  come  to  him,  even  if  he 
don't  read  the  papers;  it  will  come,  no  mat- 
ter what  happens.     He  is  the   man  that  the 
manufacturer  is  gunning  for,   and  sooner  or 
later,  generally  sooner,   the  new  goods  will 
be  laid  in   his  lap   with  a   very   respectful 
request  to  make  a  purchase  just  as  large  as 
his  bank  account  will  allow. 


BERCER  BROS. 


Tinners'  Hardware 
and  Roofers'  Supplies. 


The  best  Eave  Trough  Hangers  and  Pipe  Fasteners 
on  earth.  Berger's  Long  Eave  Gutter,  Pipe  Hooks  and 
Fasteners  of  every  description.  Also  Ridging,  Crest- 
ings.  Finals,  Registers  and  Ventilators.  Don't  buy  un- 
til you  have  our  price.     Samples  and  catalogue  free. 

237  ARCH  ST.,   PHILADELPHIA,    PA. 


Canada  Iron  furnace  Co,,  Ltd, 

Manufacturers  of 

CHARCOAL  PIG   IRON 

MONTREAL. 

brand  "().  |.  F."  THREE  RIVERS 

PLANTS  AT 

Radnor  Forges,  Que.      Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO.  E.  DRUMMOND, 

Managing  Director  and  Treasurer 


None  Genuine  without  this  Brand 


Stamped  in  head  of  Every  Package. 


"Asbestos  Stove  Pipe  Thimble."  Light, 
strong,  will  not  crack  with  heat,  easily  placed, fire  proof, 
universally  used  where  known.  Manufactured  by  THE 
COLLINS  MFG.  CO.,  84  Adelaide  East. 


HARDWARE 
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Half  Prdee 
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The  original  selling  price  of  "Ideas  for  Hardware 
Merchants'    was  $1.00  ;  the  price  now  is 


And  Only  handled  by  ourselves.       We  bought  out  the  publishers 
at  a  bargain,  hence  the  exceedingly  low  price. 


"  There  is  a  tide  in  the  affairs  of  men 
Which  taken  at  the  flood  leads  on  to  fortune  ; 
Omitted,  all  the  voyage  of  their  life 
Is  bound  in  shallows  and  in  miseries." 


This  is  the  opportunity  of  your  life.  Will  you  grasp  fortune  as 
she  rapidly  glides  past  you  and  within  reach  ?  We  have  only  a 
limited  number  of  copies  and  they  are  rapidly  going.  Mailed  on 
receipt  of  price,  postage  prepaid. 


THE  J.  B.  McLEAN  PUBLISHING  CO. 

10  Front  Street  East,  TORONTO,  ONT. 
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HARDWARE. 


TELEPHONE    1780. 


J.  H.  FARR  &  CO.  a*"*  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,  Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 

8  to   16    MORSE    STREET,        -         -        TORONTO,     ONT. 


For  Iron  Fencing, 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


^orat*  *<      JOSEPH  RODGERS  &  SONS, «— ■ 

*^  Ta  manufacturers  op 

^F  Pocket  and  Table  Cutlery,  Scissors,  Razors,  Erasers,  Etc. 

These    goods    have    fully    maintained    their    reputation    as    the    best    cutlery    in    the    world    for    over 

ONE    HUNDRED  AND  FIFTY  YEARS. 

Any  Infringements  of  our  Name  and  Corporate  Mark  will  be  promptly  prosecuted. 


Sole  Agents  for  Canada, 


JAMES  HUTTON  &  CO., 


Montreal 


CURRENT    JVLAf^ET    QUOTATIONS 


METALS. 


Tin. 

Lamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  20,    21 
Straits "     ....  20,    21 

Tin  Plates—  Charcoal  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes $5  50  $5  75 

IX             "          6  75    7  00 

I.X.X.,       "           8  00    8  25 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 3  75    4  00 

IX              •'             4  75     5  00 

t'xX  ,        "            5  75    6  00 

I.X'XX.,     "             6  75    7  00 

D.C., 121x17         3  50    3  75 

DX            4  50    4  75 

Dix.X.        "            4  75    5  00 

Note. -Other brands  might  be  shaded 

by  25c.  per  box. 

Coke  Plate*— Bright 

Bessemer  Steel— 

I.C.,  usual  sizes   3  35    6  50 

I.C.,  special  sizes 3  60    3  75 

Charcoal  Plates—  Terne. 

Dean  or  J.G.  Grade— 

I  C.  20  x  28,  112  sheets  . .     6  75    7  00 

I.X.  Terne  Tin 8  75    9  00 

Old  process  I.C 13  00 

»    *      «      I.X 16  0C 

Charcoal  Tin  Boiler  Plates. 

Cooklev  Grade—  Per  lb. 

X.X.",  14x56,  50  sheet  bxs  ) 

14x60,  "  >  6c,    6)c 

l*x65,  ) 

Tinned  Plates 

72x30  up  to  24  gauge 61    6) 

26        "     6}    7 

28        "     7j    7J 

Iron  and  Steel. 

Base  Price 

Common  Bat,  per  100 lb    ..$185  190 

Refined      "               "             ..     2  35  2  65 

Horse  Shoe  "          "             •■    2  60  2  75 

Band               ;;           ",             2  40 

Hoop                                          a  40 

Swedish         "           "             ..     4  00  4  25 

leigh  Shoe  Steel 2  50 


Tire  Steel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb    0  10    0  14 

Russian  Sheet        "       0  10}  0  11 

Tank  Platesl-5  and  thicker  2  00    2  25 

Boiler  Rivets 4  50    5  00 

Boiler  Tubes. 

S-inch    lOJc 

-inch  13} 

Steel  Boiler  Plate. 

1  inch  |2  45 

16     "      2  35 

\      "     nd  thicker 2  25 

Sheet  Iron, 

8  to  20  gauge  2  50 

22  to  24      "      2  35 

26  "      2  45 

28  "      2  65 

Canada  Plates. 

Alldull 2  50    2  55 

1  polished 2  55    2  60 

All  Bright  2  85 

Iron  Pipe. 

Wrought  671  to  70  and  10  P-c- 
Galvanized,  45  to  50  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  57i  p.c. 

Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 4},  4} 

26  gauge,  "        4},  5 

28     "  "       5,    5J 

Gordon  Crown — 

16  to  24  gauge,  per  lb  4 J,  4} 

26  gauge,  " 41,  4  j 

28      "  "         4},  5 

Note—  Cheaper  grades  about    1  cen 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 6    6  3-5 


1 

5-16  ' 
% 

7-16 
% 


48 
41 
41 
33 
3« 
2j 
....2  4-5 


Trace,  per  doz.  pairs    $3  60 

Gorman  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

Coz  yards 0  20 


0  60 


1  10 


Copper — Ingot. 

English  B.  S  ton  lots  0  10}  0  11 

Lake  Superior  0  10}  0  11 

Bolt  or  Bar. 

Cut  lengths,  round,}  to  3  in.  $0  20  $0  22 
"  round  &  square 

1  to  2  in 0  19    0  21 

Vote— Complete,  lengths  abou.  If  teen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

Cntinned,  14  oz,  and  light, 
16  oz,  14x48  and  14x60 $0  15    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  16    0  17 

Note — Extra  for  tinning,   2  cents  per 

pound,  and  tinning  and  half  planishing 

3  cents  per  pound. 

Planished  and  tinned,   14s 

48andl4x60  0  26    0  27 

Braziers.  (In  sheets.) 

4x6  ft,  25  to  30  lb  ea,  per  lb..  0  18    0  19 
"        35  to  45      "  "       ..  0  16    0  17 

"       50  lb  and  above  per  lb  0  15    0  15} 
Boiler  dt  T.  K.  Pitts. 

Plain  Tinned   per  lb 0  19 

Spun  "         0  21 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  18  0  20 

27  to  30      "      ..  0  20  0  21 

30  and  up 0  23  0  26 

Sheets,  hard-rolled  2x4  ft. ..  0  21  0  23 

Zinc   Spelter. 

Foreign,  per  lb 0  04}  0  04} 

Domestic    "     0  041  0  04} 

Zinc  Sheet. 

5  cwt  casks 0  05    0  051 

Part  casks 0  051  0  l>5} 

Lead. 

Imported  Pig.  per  lb 0  2}    0  023 

Domestic  "      0  02} 

Bar,  1  pound 0  04} 

Sheets,  2}  lbs,  sq.  ft,  by  roll  0  04}  0  04} 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  041  0  04} 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra, ripe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  30  p.c. 
discount. 


Vote— Cut  lengths,  net  price  ton  lots 
30  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  7}c. 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  14    0  15 

Standard  0  13    0  14 

Wire 0  17    0  19 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb  $0  10}  0  11 

Other  makes"    0    9}  0  10 

White.  Lead. 
Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  cwt     4}  4  75 

No.  1  Do "  4  50 

No.  2  Do "  4  25 

No.  3  Do "  4  CO 

Prepared  Paints. 

(In  1,  }  and  1  gallon  tins.) 

Pure,    pergallon $105 

2nd  qualities    "      0  90 

Barn(inbbls)  0  80      0  90 

Colors  in  Oil. 

(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black   0  09 

"         Green    0  09 

Chrome    "        0  08 

French  Imperial  Green 0  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwt  1  35  1  40 
"       (J.F.L.S.)"        "  2  75 

"  Roval  "  "  1  10  1  15 
Venetian  Red,  (best)  "  "  1  80  1  90 
English  Oxides  per  cwt  3  00  3  25 
American      "     )      ,.       „  .  „=  .  „n 

Canadian    "J  1  25  1  90 

Paris  Green,  per  lb  0  12}    0  15 

Burnt  Sienna,  pure,  per  lb  0  08} 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  Black  "      0  09 

Chrome  Yellows  "      0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greens  "      0  12 

Golden  Ochre  0  03) 
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Varnishes  (in  bbls). 

No.  1  Furui  Vuro,     per  gal 0  69 

Extra        '  "        0  90 

Brown  Japan  "        0  65 

Brown  Japan,  Turpentine  p.  gal.  0  85 
No.  1  Carriage  "        1  30 

Gold  Size  Japan       per  gal.  1  00    1  2') 
Pure  Orange  Shellac       "       1  95    2  05 

Hard  Oil  Finish       130 

Oil  Shellac 140 

White  Shellac 2  25 

Linseed  Oil  (in  bbls) 

Raw,    per  gal  0  531 

Boiled        "       0  56J 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal    0  41    0  42 

Castor  Oil. 

Best,  perlb 0  06g  0  07 

Cod  Oil. 

Cod  Oil,  per  gal 0  50    0  51 

Glue  (in  bbls) 

Common 0  07}  0  08 

French  medal 0  09J  0  (91 

Cabinet,  sheet.. 0  11    0  12 

White,  extra  0  16    0  18 

Gelatine  0  20    0  30 

Strip   0  16    0  18 

Coopers    0  19    0  20 

Al  clear  0  09 

Liquid  Glue— F.  LePage's,  dis.  20  to 
25  per  ct.  off  list;  Munu's,  dis.  25  to  30 
per  cent,  off  list. 


Axle  Grease. 

Per  gross  7  00  13  00 

Until  TubH. 

Zinc  discount 1  00    4  50 

Copper,  discount,    40  and  10  to  40  pc. 

off  Revised  list. 
Steel  Clad  20  p.o.  dis. 

Bells—  Hand, 
Brass,  60    to  66§. 
Nickel  50  and  10  to  60  p.o 
Door. 

Gongs, Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 

Cow. 
American  make,  discount  60,  60  and  Portland,  car  loadlots  ... 


Carpet  Sweepers. 

Bissell,  per  doz 22  50 

World  '  21  75 

Daisy,  "  24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz ?9  00 

Grand  Rapids,       "       ....30  00    33  00 

Cartridges— See  Ammunition . 

Castors. 

Bed,  new   list,  dis.  50pc.  )  to  50  and  5 

Plate  dis.50pc  $     percent. 

Cattle  Leaders. 

No  31  and  32,  per  gross 8  50  1125 

Cement. 

2  70 
1.  10 
1  10 
1  10 


10  per  cent. 
Canadian,  dis  45  and  50  pc. 

Farm. 
American, eacn 2  00    5  00 

House 
American, per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz  3  35    4  75 

Moulders'    "      7  50  10  00 

Blacksmiths'   discount   35,40  percent   American, dis  70  per  cent. 

Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85 

Churns 


Thorold 

Queenston       "  

Napanee  "  

Chalk. 

Carpenters'  Colored,  per 

gross 0  45 

White,  lump,  per  owt  0  60 

Red 0  05 

Crayon,  per  gross   0  14 


Glass. 

—  Window. 

Box 

Price. 

Double 

St 

it. 

Diamond 

Size 

Per 

Per 

Per       Per 

United 

50  ft 

100  ft. 

50  ft.  100  ft. 

i  nches 

16  to  25 

1  20-25 

2  40 

1  75       .... 

26  to  40 

1  40 

2  70 

2  00       .... 

41  to  50 

3  10 

....       4  50 

57  to  60 

3  40 

....       5  00 

61 to70 

3  70 

....       5  60 

71  to  80 

4  10 

....       6  25 

81  to  85 

4  50 

....       7  00 

86  to  90 

....       8  00 

91  to95 

....       9  CO 

96  to  100 

....     10  00 

0  75 
0  65 
0  06 
0  18 


Chisels — Socket,  Framing  and  Firmer 


Belting. 

Agricultural,  50  per  cent. 
No.  1,  leather,  dis.  40  &  5  per  cent. 
Best,  ditto, 30  to  33J  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits — Auger. 
Gilmour's  dis  60  per  cent. 
Excelsior,  discount  60  per  cein,. 
Rockford  Common,  65  to  65  and  5  p.c. 

"        Perfection,  50  and  10  per  c. 
Jenning's  Gen,  net  list  to5p.centdis 

Car. 
Gilmour's,  471  to  50  percent. 

Expansive 
Clark's,  15  per  cent. 
Excelsior,  10  percent. 
Gimlet 

Clark's,  per  doz 0  65 

Diamond,  Shell  "       1  00 

Nail  and  Spike,  per  gross    2  25 


Pilkington. 
[Discount  10  p.c.  off  for  box  lots,  and 
10  and  5  for  10-box  lots.] 
Ordinary. 

st  break $3  65 

2nd      "        

3rd       "        

4th       "        

5th       "        

6th       "        

7th       "        


3  90 

4  60 

4  95 

5  40 
5  90 
0  50 


00 


0  90 

1  50 
5  20 


Blacking,  (Catchpole's). 


1  25 
1  35 
1  12 


9  00 
4  50 
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Ammunition — Cartridges. 
B.  B.  Caps,  50  and  5  per  cent. 
Rim  Fire  Pistol,  dis.40to  45  p.c.  Amer. 
Rim  Fire  Cartridges,  Dom.  50&5p.c. 
Rim  Fire,  Military,  net  list,  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  pistol  sizes, 

Dom.  30  per  cent. 
Central   Fire    Cartridges,    sporting 

and  military,  15  and  5  per  cent. 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.     B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded  and   empty  Shells,  "  Trap  " 

and  "  Dominion  ' '  grade,25  p.c 
Shot. 
Canadian,  common,  15  per  cent. 
Brass  Shot  Shells,  55  aud  10  p  c. 
Primers,  30  per  cent. 

Wads. — Baldwin's. 

per  lb 
Best  thick  white  felt  wadding, 

in  lib.  bags 100 

Best  thick  brown  or  grey  felt 

wads,  in  1  lb.  bags 0  70 

Best  thick  white  card   wads,   in 

boxes   of   500    each,    12   and 

smaller    gauges 0  99 

Best  thick  white  card  wads,  in 

boxes  of  500  each,  10  gauge 0  35    Elevator,  dis.",  35  to  40  p.  c. 

Best  thick  white  card  wads,  in  Machine,  dis.,  70  to  70  and  10  per  cent 

boxes  of  500  boxes.  8  gauge....     0  55  Rnrinsr  Machines 

Thin  card  wads  in  boxes  of   1000  Boring  aiacbines. 

each,  12  and  smaller  gauges...    0  20   Complete,  with  Augers,  ea.    5  00    7  5C 
Thin  card  wads  in  boxes  of  1000  Braces. 

each,  10  gauge...... ;---AAA    °  25    Barber's   6  00    7  75 

Thin  card  wads  in  boxes  of  1000  Barber's  Ratchet 10  00  11  00 

each,8gauge ........  0  45    Farmer8. 2  00    2  75 

Chemically  prepared  black  edge  Millar's  Falls  15  50  29  00 

grey  cloth  wads,  in   boxes  of  p.  M 

250  each—  Brackets— Shelf. 

11  and  smaller  gauge  0  65    t.  nan  n  ed  Canadian    nor 

9  and  10  gauge 0  75   J  apannea  canaaian,  per 

7  and  8  gauge 0  90 


Daisy  or  Leader,    dis.    from 
60  and  214  per  cent.   From  stock  60 
per  cent. 

Clamps. 
Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 

Side 

Enterprize,  No.O   

"  No.  2  

Compasses,  Dividers,  etc. 
American1,  dis.,  601  to  65  p.c. 
Cradles,  Grain. 
Canadian,  discount  25  to  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list 
dis.  40  per  cent 


o 
0 
5  40 

5  90 

6  50 

6  90 

7  70 


Picture  Glass 
Pilkington's  ordinary. 

factory  1st  break    4 

;tock  60   2nd      "        4  7 

3rd 
4th 
5th 
6th 
7  th 

Gas  Fittings  and  Staple  Brackets. 
Jas.  Barwell,  Toronto— Dis.  20  to  25  p. 
c,  free  of  du*y.     Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each   0  30    

Enamelled"     0  55    ...... 

Grindstone  Fixtures. 

P.  S.  &  W.,  per  doz 3  88    4  25 

Hammers — Nail. 
Maydole's   net  list  to  5  per  cent.  dis. 
Can.  discount  25  to  271  p.o 
Tack. 


3  60  13  00 
3  60  4  00 
....  1  35 
....     2  70 


No.  1,  Egyptian  Blacking. 

Blind  Rollers. 

Annex    per  doz. 

Mascot    " 

Erminie  " 


HartMfg.  Co.,  (bolt  dies)  (Amer.  list)    Magnetic;  per  doz     l  10    150 


Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  70. 
Tire,  dis   60  to  60  and  10  per  cent 
Stove,  dis., 60  p.c. 


5  and  6  gauge 1  10 

Superior  chemically  prepared 
pink  edge,  best  white  cloth 
wads,  in  ooxes  of  250  each — 

11  and  smaller  gauge 1  15 

9  and  10  gauges 1  40 

7and8gauges 1  65 

5  and  6  gauges 1  90 

Anvils 

Perlb 0  10    0  121 

Anvil  and  Vice  combined 

each 4  50 

Augers. 

Gilmour's,  discount50  per  cent. 

Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole.Vaughan's,  each    1  35    1  60 

Excelsior,  Jennings',  discount  50  pei 
cent. 

Awls. 

Sewing  per  gross  — 

Pegging, 

Brad, 
"  handled  " 

Saddlers'  " 

Awl  Hafts 

PatentPeg,  per  gross...., 
"    Sewing,         " 

Awl  and  Tool  Sets. 
Millar's  Falls,  per  doz....    2  80    8  30 

Axes. 
Per  box   6  00  12  00 


3  40 

3  20 


C  65 

1  59 

0  65 

1  25 

0  85 

1  60 

3  60 

7  3C 

0  45 

1  60 

7  25     8  00 


doz.  pairs 0  50 

Berlin  Bronze  Cana'n  0  85 

Broilers. 
Light,  dis. 65  to  671  Per  cent. 
Reversible,  dis.,  65  to  671  per  cent. 
Vegetable,  per  doz,,  dis.  371  Per  "ent 

Henis,  No.  8        "      6  00 

"    No.  9         "      1  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz    500    4    23 

Butts— Brass. 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis  65  and  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  65  &  10  to  70  pc. 
Loose  Pins,  "    65  &  10  to  70  p.c. 
Berlin  Bronzed,  dis.  70.  70  and  5  per 

cent. 
Gen  Bronzed, perpair  —    0  40 

Can  Openers. 

Acme,  per  gross  9  00 

Sardin    Scissors,  per  doz.  3  75 
Card. 

Horse,  per  doz 0  60 

Carpet  Stretchers. 

American,  per  doz 100 

Bullards  "      6  50 


dis.  25  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz 0  88    1  60 

English,     "        2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  per  doz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  diB.  371  to  40  per  cent . 
Standard,  dis.  47}  to  50  p.  c. 

Klbows — Stove  Pipe 
$1.00  to  $1.65  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30    0  6i 

Wine,  per  doz   130    2  25 

Star,         "  2  80    3  90 

FennsCorkstops,  No  Zp.doz 1  70 

Petroleum,  per  doz 4  50    6  50 

Files  and  Rasps. 
Kearney  &  Foote'3  discount  Am.  List 

57}  to  60  per  cent. 
Black  Diamond,  50  &  5  per  cent.  dis.   Lanes,  45  to  47!4  p.c.  dis 

to  50  and  7}  Amer.  List. 
Nicholson's  dis. ,  Amer.  list,  50,  50  and  5 

per  cent. 
Toronto  File  Co..  50  and  10  to  60  p.c. 

Amer.  list 
Jowitt's,  dis.  Can.  list,  25pc.  to  27}  p.c. 
Globe  File  Co.'s  disc.  60  per  cent. 
Horse    Rasps,  Kearney  &  Foote's  dis 

Am  list,  50  p.c.  to  50  and  10  p.c. 


Sledge 

Canadian,  per  lb 0  12}  0  13 

Ball  Pean. 
English  and  Can.,  per  lb  .    0  25    0  30 
Handles. 

Axe        per  doz 00    3  50 

Store  door    "     i  00    180 

Chest,  per  doz  pairs  o  40    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer    "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  35 percent.  to40p.c. 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.o 

Saw. 

American,  per  doz   i  00    1  25 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz  0  50    0  8C 

Cross  Cut  Saw. 
Canadian  per  pair 0  18    0  25 

Hangers. 

Door  4  and  5  inch,  per  pair    0  40    0  80 


Hatchets. 

Can.,  dis  40  to  42}  p  c. 
Hinges. 

Blind,  Parker's, dis.  60  to 60  and  10  p.c 
"  hepard's  Noiseless,  dis. 60  p.c 
"  "    Buffalo,  dis  60  to  70  p.c 

Light  T  and  strap,  dis  65  to  70  p  c 

Horse  Rasps,  dis.  45  p.c.  Ame'r.Hellers   %?*J3'J"lJh--y  V,"  "  "  03  3"5    °  04* 
Horse  Rasps,  Spencer's,  dis.  Can.  list   Sc™Z  *°°k  and  hmZe~ 
40  p.c. 


Horse  Rasps,  Toronto  FileCo.,  50  and 
10  p.c,  Amer.  list. 

Fluting  Machines. 

Each 0  60    2  00 

Forks. 
Hay, Manure,  etc,dis.40  to  45  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  57}  to  60  percent. 
Shepard's     Lightning,  dis.  50   to   50 
and  10  p.c. 

Fruit  Presses. 

Henis',  per  doz  4  00 

Enterprise,  discount  10  p.c. 
10  00  Shepard's  Queen  City,  dis.  15  p.c: 
4  50  T'ry  Pans. 

Acme,  discount  55  to  60  per  cent 
Gauges — Marking,  Mortise,  etc. 
Stanley's,  dis. 50,  55 p.  c 
Wire  Gauges 
Winn's  Nos.  26  to  33,  each    165    2  40 


0  65 


1  00 


1  50 


6  to  10  in.,  per  set 0  00    0  04 

12  up  "        0  CO    0  03 

Per  doz.  set 

Screw,  Eureka '13    1  80 

Gate, Clark's 150    2  20 

"       Shepard's,  dis  50  to  60  p.c 

Per  doz.  pairs 

Spring     150    3  50 

"    Shepard's  Samson  1  75    190 
Hoes. 

Garden,  Mor  ar,  etc.,  discount  40  to 

45  per  cent. 
Planter  doz 4  00    5  0i 


Hooks — Cast  Iron 

BirdCage,    per  doz 0  50    lit 

Clothes  Line,    "        0  27    0  63 

Harness,  "       0  72    0  88 

Hat  and  Coat,  per  gross      100    3  00 
Chandelier   per  doz 0  50    1  00 

Wrought  Iron. 

Wrought  Hooks  and  Staples,  Car. 

dis,  40  and  5  to  40and  10  per  cent. 
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Wrought  Hooks  and  Staples,   Arner  Oilers, 

dis.  75  and  10  to  80  percent.  McClary's  Gal  van.  Jron 

Wire.  Oil    Can,    with    Pamp, 

Hat  and  Coat,  dis.  55  to  60  p.  c  perdoz 19  50 

Belt,perl,000 0  60    2  70  Zinc  and  Tin,  dis.   50,  50  and  10. 

Screw,  bright,  Eng.,  dis.  50  to  55  per  Copper, per  doz 125    3  50 

cent.  Brass,          "       150    3  50 

Horse  Nails  Malleablu ,  dis.  ah  per  ct. 

Canadian, dis.    60  to  60  and  24  p.c.  Pails. 

Horse  Shoes,  Galvanized,  per  doz  2  25    3  30 

F.O.B.  Toronto  &  Hamilton  ....  $3  80  Pencils. 

Snow,        ''             ,,.",           ■  v.'90  Dixon's,  per  gross........     100    4  25 

F.O.B.  Montreal  15c.  less,  and  Lon-  „      'carpenter 2  25    3  60 

don  5c.  more  than  above.  -a-   x. 

Ice  Picks.  Picks 

Star, perdoz 3  00   3  25  Perdoz 6  00    9  00 

Kettles.  Picture  Nails. 

Brass  spun,  7J  per  cent.  dis.  oft  new  Porcelain  Head,  p.  gross    1  65    3  00 

list.  Brass  Head,                 "              40    1  00 

Copper,             perlb        ..     0  30    0  35  Planes. 

Enamelled  Can.  50  p.c  Wood,  bench,  Canadian  dis.  60  per 

American,  60  and  5  to60  and  10  p.c  cent'  American  dis.574 

Keys  Wood,  fancy  Canadian,  or  American 

Lock,  Can,  dis  50  p.c.  35  to  374  per  cent. 

Cabinet, Trunk,  and  Pad-  Bailey's(Stan  R  &  L.Co.)424  to  45  p.c. 

lock,  Am  per  gross 160    4  75  Miscellaneous,  dis.  15  to  174  per  cent 

Knobs.  Bailey'sVictor.dis.  15  to  174  per  cent 

Door,  japanned,  and  N.  P.,  85  to  3  00  Plane  Irons. 

perdoz.                                                   ,  English,  per  doz 2  00    5  00 

Bronze,  Berlin,  per  doz  ..    2  75    3  25  Pliers  and  Nippers  . 

Bronze  Gem,                 ....    £  uo    9  uu  Button's  Genuine,  per  doz.   prs.   dis 

Sava                                 ••••    8  75iuuu  37j  40  p  c. 

Shutter    porcelain,  F    &  Button's  Imitation,   per 

U   screw,  per  gross $130    4  00  doz 5  00    g  00 

Knives.  German,  per  dcz 60    2  60 

Clauss,  bread,  cake  and  paring  knives  Plumbs  and  Levels 

$7.20  per  doz.  nett.  s    R   &  L  Co  (  dis    70  and  10  p    c 

Ladles.  Poppers. 

Melting,  per  doz 1  '0    4  50  Corn,  square,  per  doz 135    2  00 

Lemon  Squeezers.  Pruning  Shears. 

Porcelain  lined,  per  doz    2  20    5  60     Perdoz JwJE"""     4  00    5  50 

(lalvatiized                                  1  87     3  oo  runeys 

K^l  wood                  "           2  75    2  90  Hothouse,  per  doz 55    100 

4  00    4  50  Axle 22         33 

'            1  20    1  30  Screw  27    100 

Lines.  Awning 35    2  50 

Pish     nereross  105    2  50  Pumps. 

Rhalk                     1  90    7  40  Bumsey  or  Canadian  Cistern57Jto 

■,       ,'''n.™  60  per  cent. 

Locks-£oor.                    --  Pitcher  Spout,  65  to  67J  p.c 


Hack,  complete,  each —        75 

"       frame    only  

Saw  Sets. 

Per  doz 1  65    9  00 

Scales. 
Canadian  List,  dis.  40  p.c 
Scale  Beams. 
Canadian,  B   S.  &  M.  dis.  40  per  cent 


4  50 
3  50 


6  00 


4  00 

5  75 


glass 
All  glass, 


Chalk, 


Canadian.dis.  per  c  int..     ...^    ^  50     Canadian  extern  60  to  6*4  p.  c.  from 


Russell  &Erwin,  perdoz    2  90 

Cabinet. 
Eagle,  dis.  per  cent,  40  to  421  p.c. 
Padiock. 


factory. 
Canadian  Pitcher  Spout  674  to  70  r>.  *.. 
from  factory. 

Punches 

Englishand  Am.  perdoz        50    6  00  saddler's,     per  doz 100    1  85 

Scandinavian,                    ,,,  °  Conductors'       "       9001500 

Eagle, dis.  percent, 15tol7J  percent  xinrLer-s  30lid,per  set 72 

Mallets.  '         hollow,  per  inch     100 

Tinsmiths',             perdoz    125    150  Putty 

nam't'rs',  hickory      "           125    3  75  Bladder,  per  100  lbs 1J        2 

Lignum  Vitse,               "         3  85    5  00  Tins,  lbs  2  50    2  75 

Caulking.each 160    2  00  Rall 

Mattocks.  Barn  Door,     per  foot 3         Z\ 

Canadian,  per  doz 8  50  10  00  Sliding  Door,         "      ....         3i       3} 

Meat  Cutter  Lanes,  40  p.c.  dis 

Enterprise    American  dis.  174  to  20  0a8tSteeland£aafte',;ble   Canadian 

xjV6T^eIVoh  list  dis-  40  t0  45  P6'  cent. 

Home,  eacn  .. ..  —  ..... ».,.,. 

Mincing  Knives.  „   .      ,                 razors. 

im„.,^an    tier  doz                     42     2  35  Boker's,                     perdoz    7  50  1100 

Amerl°aVolasseZ9  Gates.  Wade  &  Butcher's      «          3  60  10  00 

Stebbin's  Patent,  dis.  per  cent,  65  to  „        .     ,       Razor  Strops. 

5  70 1  to  70  10  percent     F  Currier's   per  doz                   1  25    3  60 

1                            Nails.  Rivets  and  Burrs. 

Put  Nails(Iron)  4  mos.,  or  3  per  cent    cash  30  days. 

1  Either    Canada     or     American  Copper  Rivets,  dis.  50  per  cent. 

Pattern  Iron                               50  per  cent. 

Basis-50to60  dy 185    1  90  Burrs,  Iron,  50  and  10 

40dy  1  90    1  95  Rivet  sets. 

30  dy"."- 195    2  00  Canadian  dis.30,35perc 

20,16&12dy....     2  00    2  05  E°Pe 

10  dy 2  05    2  10  „       Perlb. 

8&9dy 2  10    2  15  Sisal.    Manilla. 

6&7dy 1  25    2  30  7-16  in.  and  larger..       6}          9         9J 

2  Amer.  Pattern  Only  54,  5-16,  %  in     7*           9J        9f 

from  4  to  5  dy..     2  35    2  40  Cotton,  perlb 18       20 

3dy.(lath) 2  85    2  90  New  Zealand 8J         9 

1   Canada  Pattern  Only  Russia  Deep  Sea,  per  lb..        12}      13$ 

from4to5dy..     2  35    2  40     Jute    "     ...        06}      074 

3  dy.  (lath) 2  75    2  80  Rules. 

3dy.  A.P.  Pine     3  45    3  50  Boxwood,  dis.  80  to  80  &  10  p.c. 

ut  Nails(steel)  AddlOc.  totheprices  Ivory,  dis  374  to  40  per  cent 

in  list  for  iron  nails.  Sadirons. 

Wire  Nails,    75,   10  and  5  per  cent  ;  Mrs.  Potts,            per  set       75       80 

3  per  cent,  cash  delivered  in  lots  "            N    P.         '         1  00    1  05 

of  10  kegs  or  more.  Sad  Heaters. 

Brads  &  Moulding  Nails,    75,  10  and  Dome,  Shepard's.per  doz    4  75    5  00 

5  per  cent,  from  new  list.  Sand  and  Emery  Paper. 

Nail  Pullers  B.&  A.,  sand,  40  to  40  and  5 per  cent. 

aerman&  American...".    185    3  50  Emery,  per  guire^V(i..       55       90 

Nail  Sets.  Perlb                22       50 

per  gross  Sash  Locks. 

Square,  round  and  octa-  Triumph  and  Morris, dis374,  40  per 

eon 3  38     4  00  cent. 

Diamond ••  12  00  15  00  Kempshell's  dis.    40,  624  per  cent 

Netting.  Canadian,  dis.  45,50  p.  c. 

Poultry,  60  per  cent  dis  Sash  Wei    ht„ 

Import  60.^10  per  cent.  Sectional,  perlb.........                 1} 

Canada  Refined  Oil  (Toronto)  14       15  Saws. 

Parbon  Safety     "      0  17    0  18  Hand,  Disston's,  dis   10  p.  c. 

Canada  WW.      "      0  20    0  22  S.  &  D  .  dis.  35  per  cent,  to  40  per  cent 

American  W.W.  "      0  25  Cross  Cut,  Disston's,  per  f  t.  35  to  55. 

S   R    Seal     per  gal  0  63    0  65  S  ■&  D  dis.   35  p  c.  on  Nos  2  and  3. 


Scrapers. 

Box,    perdoz  2  10 

Foot,       "  40 

Screens. 
Window,  patent,  per  doz    5  00 
Screw  Drivers. 

Sargent's,  per  doz 65    4  00 

Screws. 
Wood,  P.  H.,  Iron,  and  Steel,  77J  per 

cent.,  dis. 
Wood,R.H.     "      724  per  cent.  dis. 
"      F.  H.  Brass75        "  " 

•'     R.  H  70 

Diamond   Point   wood   screw   nails 
bright,  dis.  774  and  20  per  cent 

Bench,  wood,  per  doz 3  25 

Bench  iron  per  doz 4  25 

Scythes' 
Discount  40  to  45  percent. 
Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis. 75  percent, 
B.  &  W,  N.  P  ,dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
^Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"       N.P„  70  per  cent. 
Clauss,  Full  nickel,  60  p.c.  off 

"      Japanned  handles,  7U  p.c.  off 
Sheaves 
Sliding  Door,  per  set    ...        77    140 

Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEL  CO. 

Penerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz 

"  tinned, 

Tin  Rim,  " 

"  black,       " 

Snaps 

Harness,  German,  dis.  35  per  cent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 
In  i  or  Yt  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 
Per  lb 0  28    0  30 

Wrought  Spikes 


2  75    Cigar  Box  Nails,  dis.  45  percent. 
75    Shoe  Finders 'Tacxs  and  Nails,  dis.  37 
per  cent. 

Tape  Lines. 

English,  ass  skin  perdoz.  $2  75  $5  50 

English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,     each  ....    0  90    2  85 

steel, each  .    0  80    8  00 

Thermometers. 


Tin  case  &  dairy, dis. 75p.c 

Thimbles. 
Asbestos, filled,  per  doz., 35  to  40  p  c 

Ties. 
Cow, perdoz 1  "5    2  50 

Tinner's  Tools. 
P.S.&W.,netlist. 
Canadian  15  to  35  per  cent  dis. 

Tinware. 
Stamped,  dis.  Assnlist.70,  and  124  per 
cent,  to  70   and  25  p.c.  on  special 
lines. 
Japanned,  Prices  on  application. 
Pieced,  "       "  " 

Transom  Lifters 
Pay  son's,  ?2.60  to  S5.00  per  doz. 

Traps 
Game,  Newhouse,  dis  334  p.c.  to  35  p.c 
Game.H  &N..P.S.  &  W.  or  Steel,  60 
and  10  to  674  per  cent. 

Mouse,  per  doz 0  35    1  50 

Rat  "  2  00     4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  perdoz 6  25    9  00 

Twines. 

Bag,  per  lb 0  124  0  20 

Wrapp'g.mottl'd.pr.  pack.  0  50    0  60 

"         cotton,  per  lb   ..  0  18 

Mattress,  per  lb 0  33 


0  20 
0  45 
0  36 
0  5t> 


1  15 

1  35 

2  30 
1  80 


Staging         "        0  27 

Broom  "         0  30 

Binding,  flax,  per  lb 

"         jute       " 

"         Blue  ribbon    0  124 

"         Redcap Oil* 

"         Crown 0  10J 

"         Silver  Composite  0  09 

Preight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand, perdoz 4  00 

Bench,  parallel,  each  2  00 

Coach,  each 6  00 

Peter  Wrigbt'3,  per  lb  ... .  012 


Discount,  20  per  cent,  to  25  per  cent,   pipe,  each  ."    5  50 

Spoke  Shaves. 

Wood,  English  1  80 

Iron,  American  1  35 

Spoons  and  Forks. 
TeaSpoons pergross    7  50 


5  00 
2  35 


6  00 
4  504 

7  00 
0  13 
9  00 

Saw,  perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz 4  00    8  50 

12  00   Washers  "  Iron,"  40  per  cent.,  4   mos. 

or  3  per  cent. 

30  00 

Well  Wheels. 

27  00 Amer., perdoz,  8,10  &  12  in.    3  38    6  00 

36  00 

Wire. 
Brass  Wire,  16  to  25  wire  gauge,  21  to 

Iron,  perdoz  165    2  90         26c.  lb. 

Steel,  dis.  80  and  5  to  80  and  1%  p.c.        Copper  Wire,  5  to  10  p.  c.  off  Amor.list 
Try  and  bevel,  dis.  50  to  524  percent     Annealed,  annealed  and  oiled,  galvan- 

Staples.  ized  20  per  cent.  dis. 

Pence,  galvanized,  perlb  34  [In  lots  of  1,000  lbs.,  annealed  oiled 

Wrought  Iron,  dis.  75,  75  and  10  per    and  annealed  and  galvanized,  freight 


Dessert 

Table       "     

DessertForks....         " 
Medium     " 
Table  "      ••-         " 

Squares. 


21  00 
30  00 
24  00 


cent. 
Stocks  and  Dies,  Amer 
cent. 

Stove   Polish,  (Catchpole's). 

Stove  Pipe  Varnish,  enanelled 
cansL  per  doz   1  75 


00 
4  80 


No  1,  Stove  Paste,  per  gross 


Stone. 

Washita,  perlb 0  25       50 

Hindostan,  per  lb 0  06       07 

"  Slips,  per  lb  9 

Labrador,    perlb —     0  13 

Axe,   "        0  15 

Turkey'  '       0  50 

Arkansas  "      1  50 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut,  Carpet  Blued, gimp,  55  per  cent 

"  tinned,  dis.  574  per  cent. 

Swedes' iron,  blued  or  tinned,  dis.  50 

per  cent. 
Upholsterers" dis.  50  percent. 
Copper  Nails, dis.  60  per  cent. 

"      Tacks,  45  per  cent. 
Clout  Nails,  dis.  60  p.  c  to  65  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  65  per  cent. 
Trunk  Tacks,  dis.   574  per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  62K  p 


will  be  prepaid.] 
dis.  25  per   Bright,  Coppered  steel  and  spring  20 
per  cent  f.o.b.  Montreal 
Broom  Wire  5J  to  6Jc.  per  lb. 
Clothes  Line  Wire,  19  gauge,  per  doz 
coils   3  95 


}34 
3J 


3} 


4}       5 

..  0  C44 
..  0044 

0  044 
34 


Wire  Fencing. 
Galv.  2  barb, 24  &  5  in.  apart 
"4      "    4  &  6  "      " 
"    Plain  twist,  all  deld 
"    Steel  thorn  and  rib- 
bon  

"  Lock  Barb,"  4  point  

Ditto  Gliddeu  2  point 

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points 

Steel  staples  0  034 

Terms,  60  days  or  2  per  cent,  in  30 
days. 

Wire   Cloth 

Ordinary,  discount  2b  p.c. 

Painted  Screen,  p.lOOsq  ft    185    190 

Wrenches. 

Acme,  35  to  374  per  cent. 
Agricultural,  70  and  10  to  75  p.c. 
Standard, dis.  60,  60 & lOp.c. 
Coe'sGen'ne.dis.  324 to  35 p.c  dis. 
Diamond,  dis.  334,  35  p.  c. 
Tower's  Engineer,  each    ..    2  00   3  or 

S.,  perdoz 5  80    7    0 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each 3  40 

Pocket,  perdoz 125    2  00 


TRADE  MARK  FOR 


Simpson,  Hall,  Miller  &  Co., 

1 6  and  1 8  DeBresoles  St.,  Montreal. 


HOLLOW    WAne. 


REGISTERED 

TRADE  MARK  FOR 

Manufacturers  of  the  knives.forks.spoons. 

Finest  Quality  Electro-Plated  Ware. 

And    Sole    Manufacturers   of    the    Celebrated 

WM.   ROGERS'  Knives,  Forks,  Spoons,  Etc.    a.  j.  whim*,.*  *«*.,. 


BLACKSMITHS'  TOOLS. 


Horseshoe  Vises. 

Price,  No.  1,  -  $4.00 
"      No.  2,  -      7.50 

Will  save  their  cost 
in  a  week's  sharpen- 
ing  


B.JARDINE&CO. 

HESPELER,  ONT. 


BUCK 
DIAMOND 


FILE 
WORKS, 


21   Richmond  St.,  Philadelphia,  Pa. 

G-_  &  HI.  BAEHETT, 

MANUFACTURERS  OF 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  _  _  Lightning  Sawfiles. 

EVERY  OTHER    DESCRIPTION  OF  SAW   FILES. 
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WE  MAKE 


MANILLA 

BROWN  WRAPPING 
HARDWARE  MANILLA 
LEATHER  MANILLA 


gPECIAL  Paper  for  the  Hardware  Trade; 
different  kinds  ;  different  weights  ;  different 
sizes  ;  different  prices.  No  matter  how  much  you 
want,  or  of  what  grade,  write  us  for  prices  and 
samples.     We  are  out  for  the  business. 


i   The 


E.  B.  Eddy  Co.  "Sk*. 
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A.  ALLAN,  Pres. 


J.  O.  GRAVEL,  Ser.-Treas. 
F.  SCHOLES,  Man.  Director. 


THE  CANADIAN  ROBBER  (O'Y 

Of  Montreal  and  Toronto. 
CAPITAL,       -       -       $2,000,000. 

MANUFACTURERS    OF 

First  Quality  Rubber 
Boots  and  Shoes,  Supe- 
rior Quality  Rubber  Belt- 
ings, including  The  For- 
syth (Boston  Belting  Co.) 
Seamless  Rubber  Belt- 
ing. For  which  we  are  Sole 
Agents  and   Manufacturers  in  Canada. 

We  hold  the  Patent  and  Sight  to  Manufacture 
in  Canada. 

THE  PATENT  PROCESS  SEAMLESS  TUBE  HOSE 

We  Make  all  Our  Hose  by  this  Process. 

ASK  THE  MERCHANT  YOU  DEAL  WITH  FOR  11  AND  TAKE  NO  010ED. 

Rubber  Packing's,  Valves,  Gaskets,  etc. 

Head  Office  and  Factory,  Montreal.         J.  J.  McGILL,   Man. 

WESTERN    BRANCH  : 

Cor.  Front  and  Yonge  Streets,  TORONTO. 
J.  H.  WALKER,  Manager. 


FINEST    QUALITY 

RUBBER  BELTING 


"MONARCH" 

"RED  STRIP" 

"LION"  brands 

PARTICULAR  ATTENTION  GIVEN  TO 
ORDERS  FOR  LARGE  SAW  MILL  BELTS, 
ENDLESS  OR  STRAIGHT  .... 

The  Gutta  Percha  &  Robber  Mfc.  Co. 

OF  TORONTO,  LTD. 

61-63  FRONT  STREET  W.,  Toronto. 


If  you  have  not  received 
a  copy  of  The  Toronto 
Silver  Plate  Co.'s  Prize 
Cup,  Trophy  and  Medal 
Catalogue,  write  for 
same;  it  illustrates  a  large 
line  of  goods  that  is  par- 
ticularly seasonable.  .   .   . 


omi  wWs 


NO.    1222.     BICYCLE    TROPHY. 


E.    G.    GOODERHAM, 

Manager. 
JNO.   C.    COPP, 

Sec-Treasurer. 


Factories  and  Salesrooms  : 

570  King  Street  West, 

TORONTO,  CANADA. 
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MAGNOLIA  METAL 


IN    USE    BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST    ANTI-FRICTION    METAL    FOR 

High-Speed  Engine,    Dynamo,    Rolling-Mill,   Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL   CO., 


London  Office :  75  Queen  Victoria  St. 
Chicago  Office  :        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortland  Street.  NEW  YORK. 


You  that  have  tried  .   .  . 


THE 


SHERWIN-WILLIAMS  COLORS 


know    they  are  the  best. 
Spread  the  News ! 
Tell  your  friends  of  your 
success ! 

They  may  still  be  trying 
everything  that  comes  to 
hand.  First-class  painters 
use  only  first  quality 
Colors 


MADE    ONLY    BY 


Don't  H 
U      _a  B 


THE  SHERWIN-WILLIAMS  CO. 

Paint  Manufacturers 

Cleveland,  Chicago,  New  York 


Sole  Agents  for  Canada 


Walter  H.  Cottingham  &  Co.    -    Montreal 


Bieyele  Sundries 


WRENCHES,  NIPPERS,  OILERS,  LOCKS,  ETC. 


Qpecial 


FOR 


•  •  • 


TAPS  and  DIES 


Write  for  prices. 


REPAIR  WORK 


Spokes,   Nuts,   Etc. 


RICE  LEWIS  &  SON 


LIMITED 


Cor.  King  and  Victoria  Streets 


TORONTO. 


SANITARY 

Soap 
Vase 

Press  the  button 

Enough  soap  discharged 
for  individual  use. 

Keeps  basin  clean. 

Prevents  pipes  clogging. 

Saves  soap. 

Saves  money.  patented 

The  Soap  used  in  these  Vases  is  made 
specially  for  the  purpose,  and  we  guar- 
antee it  pure. 

Especially  desirable  in  public  buildings. 


FOR  SALE  BY 


Ihe  Toronto  Steel  Clad  Bath  and  Metal  Co, 


LIMITED. 


OIL  STOVES 

Improved  Patterns  for  1894. 


DAIS!" 

Tin 
Bottom 


One,  Two  and  Three  Burner,  Ovens  and  Extension  Tops, 
Finish  First-class,  No  Smoke,  No  Smell. 
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IT  is  a  common  practice  among  country 
retail  merchants  to  address  mail  orders 
to  the  travelers  instead  of  to  the  house. 
This  rs  all  right  as  long  as  it  does  not  cause 
inconvenience  ;  but  the  trouble  is  that  it 
often  does.  If  travelers  were  in  their  re- 
spective houses  every  week  there  would 
seldom  if  ever  be  any  delay  in  getting  an 
order  sent  in  this  way  filled  promptly. 
But  travelers  are  not  in  the  houses  every 
week.  Frequently  there  are  two,  three,  or 
more  weeks  at  a  time  during  which  they  do 
not  see  headquarters.  The  result  is 
obvious  should  letter  orders  be  await- 
ing their  return,  as  is  frequently  the  case. 
In  the  meantime  not  only  is  inconvenience 
likely  to  be  occasioned,  but  there  is  the 
possibility  of  loss  arising  from  fluctuation  in 
prices.  It  is  natural  that  some  country  mer- 
chants should  mail  their  orders  to  certain 
travelers.  The  travelers  have  probably  been 
calling  upon  them  regularly  for  years,  and 
consequently  know  their  peculiarities  better 
than  it  is  possible  for  anyone  in  the  house 
to  know.  Then  personal  friendship  and  a 
desire  to  give  the  travelers  credit  for  as  many 
sales  as  possible  are  further,  and,  as  a  rule, 
paramount,  motives.  But  as  far  as  these 
latter  motives  are  concerned,  they  would  be 
just  as  well  obtained  if  the  letter  orders  were 
addressed  to  the  firm,  accompanied  by  a  re- 
quest that  the  traveler,  Mr.  Blank,  be  given 
credit  therefor.  By  this  means  many  of  the 
present  inconveniences  from  delay  in  filling 


letter  orders   would  be  obviated,    while  the 
object  — securing    credit    to    the   traveler — 

would  be  served. 

*  *  * 

Oil  as  a  fuel  has  for  some  time  received 
more  or  less  attention  from  manufacturers 
and  scientists.  At  the  World's  Fair  its 
utility  for  this  purpose  was  demonstrated, 
all  the  fuel  used  there  for  the  generating  of 
steam  for  driving  the  machinery  in  the  ma- 
chinery building  being  crude  oil  piped  to  the 
spot.  Now,  on  account  of  the  coal 
shortage  consequent  upon  the  strike  in 
the  United  States  the  use  of  crude 
oil  as  fuel  for  locomotives  is  being 
actively  discussed,  and  with  the  likelihood 
that  practical  results  will  obtain.  No  one 
seems  to  consider  it  impractical.  Its  effici- 
ency for  use  in  stationary  engines  is  beyond 
question,  and  if  for  stationary  engines,  why 
not  for  locomotives  ?  Those  who  are  com- 
petent to  speak  upon  the  matter  aver  that 
crude  oil  as  a  fuel  for  this  purpose  is  feasible  ; 
that  its  cost  is  less  than  coal ;  and 
that  a  locomotive  can  take  on  a  larger 
supply  of  oil  than  it  can  of  coal, 
thus  necessitating  fewer  stoppages  and 
delays  in  order  to  replenish  the  fuel.  This 
means  a  saving  in  a  double  sen  e  to  the  rail- 
way companies  ;  quite  an  important  matter 
to  shippers  as  well  as  to  railways.  And 
with  the  increased  attention  that  is  being 
given  to  schemes  foi  the  enlargement  of  the 
canals,  the  railways  will  obviously  be  com- 
pelled to  eventually  devise  some  means  of 
reducing  the  cost  of  running  expenses  in 
order  to  meet  the  increased  competition 
from  that  quarter. 

*  *  * 

Clearing  house  returns  are  accepted  gen- 
erally as  the  barometer  whereby  trade  con- 
ditions may  be  approximately  judged. 
Gauging  trade  matters  in  the  United  States 
by  this  test,  the  results  cannot  be  said 
to  be  satisfactory.  A  return  shows  that 
the  clearings  of  the  entire  country,  during 
the  four  months  ending  April  30  last,  were  31 
per  cent,  less  than  the  same  period  last  year, 


while  the  decreases  for  the  four  weeks  in 
May,  ending  the  26th  ult.,  were  33,  30,  25 
and  15  percent,  respectively.  Judging  from 
the  returns  of  the  last  few  weeks  it  is  evident 
that  there  is  some  slight  recovery,  which 
would  in  all  likelihood  be  more  pronounced 
were  it  not  for  the  demoralizing  influence  of 
the  unfortunate  coal  strike,  which  is  proving 
such  a  heavy  drag  upon  the  wheels  of  com- 
merce of  the  country. 

*  *  * 

The  whole  paint  and  oil  trade  of  this 
country  exhibits  at  the  moment  a  case  of 
friends  falling  out  and  then  engaging  in  the 
pastime  of  cutting  each  other's  throats — 
metaphorically,  of  course.  Six  months  ago 
the  different  jobbers  were  living  together 
under  one  roof,  as  it  were.  That  is,  they 
were  practically  all  dwelling  together 
in  trade  associations.  Although  it  cannot 
be  said  that  the  family  was  then  altogether 
harmonious,  yet  there  was  no  open  war- 
fare. Since  the  associations  dissolved,  how 
ever,  the  trade  has  been  cutting  and  slash- 
ing prices  to  such  an  extent  that  the  com- 
batants make  no  bones  about  expressing  the 
opinion  that  it  will  be  the  death  of  some 
firms  if  persevered  in.  There  is  no  live 
and  let  live  in  the  trade  just  now.  It  is  an 
eye  for  an  eye  and  a  tooth  for  a  tooth.  And 
as  long  as  this  spirit  obtains  a  more  sensi- 
ble way  of  doing  business  cannot  be  ex- 
pected. With  leading  staple  lines  going  out 
at  the  bare  cost  or  on  a  margin  of  profit  less 
than  four  per  cent,  on  the  manufacturers 
prices,  it  is  good  reason  some  have  for 
prophesying  that  somebody  has  got  to 
bite  the  dust  if  this  thing  is  allowed  to 
continue.  And  from  the  present  out- 
look it  is  likely  to  continue.  In  the  mean- 
time much  harm  is  being  done,  while  little 
or  no  good  is  accruing  to  anybody.  It  is 
evident  that  the  members  of  the  paint  and 
oil  trade  need  to  read  and  inwardly  digest 
the  motto  :  "  Live  and  Let  Live";  and  to 
begin  with  they  might  inscribe  it  on  the 
lintels  of  their  door  posts  and  frame  it  in  their 
warehouses. 


HARDWARE. 


A  REPORT  OF  A  BIG  RAILWAY. 

HARDWARE'S   Montreal  correspond 
ent   was  afforded    an  opportunity  of 
glancing  over   the  half  yearly  state- 
ment of  the  Grand  Trunk  Railway   recently 
issued  in  pamphlet  form. 

As  some  of  the  facts  contained  in  the 
statement  may  be  interesting  to  its  readers, 
we  took  the  liberty  of  securing  an  abstract 
of  the  information  given. 

Covering  the  six  months  ending  Dec, 
1893,  during  the  period  when  the  panic  and 
depression  were  at  their  height  across  the 
lines,  the  returns  of  this  big  Canadian  trunk 
line  are  far  from  unfavorable  when  compared 
with  the  reports  issued  by  several  other 
American  lines  of  equal  prominence,  which 
latter  also  includes  the  whole  twelve  months 
of  1893,  and  thus  have  the  benefit  of  the 
normal  traffic  conditions  which  prevailed 
during  the  earlier  portion  of  the  year. 

The  figures  of  the  Grand  Trunk  statement 
for  the  period  mentioned  above  show  gross 
earnings  of  £2, 1 55,183,  against  £2,172,097 
for  the  corresponding  period  ending  Decem- 
ber, 31,  1892.  Operating  expenses  in  1893 
were  .£1,553,330,  against  ,£1,571,860  in  1892, 
the  ratio  of  working  expenses  to  gross  earn- 
ings being  72.36  per  cent.,  compared  with 
72.07  per  cent,  in  1892.  The  net  earnings 
for  the  half  year  just  concluded  were  ,£600,- 
237,  against  ,£601,853  in  1892,  the  net  in- 
come being  ,£577,5°5>  against  ,£615,061. 
Interest,  rentals  and  charges  absorbed 
,£492,602,  leaving  a  balance  of  ,£84,902. 
The  statistics  of  operation  show  an  increase 
of  passengers  carried,  the  figures  being  4,- 
213,222,  against  3,644,593  in  the  December 
half  year  of  1892,  an  increase  of  568,629 
passengers.  This  augmentation  of  business 
is  ascribed  to  the  World's  Fair  at  Chicago. 
The  Chicago  and  Grand  Trunk,  which 
had  been  sufficiently  prepared  for  the  oc- 
casion, carried  more  passengers  to  Chicago 
for  a  considerable  period  than  any  other 
railway  centering  there.  On  the  other  hand, 
freight  receipts  show  a  decrease  of  414,096 
tons,  as  compared  with  the  amount  carried 
in  the  same  portion  of  1892,  and  a  loss  of 
,£130,780  in  the  receipts  from  that  class  of 
business.  The  decrease  in  the  number  of 
tons  carried  one  mile  was  no  less  than  71,- 
000,000  ton  miles,  and  the  average  rate  per 
ton  per  mile — .0067  per  ton  per  mile — was 
the  lowest  on  record  in  the  history  of  the 
company. 

It  is  intimated  in  the  report  that  other 
companies  competing  with  the  Grand  Trunk 
suffered  even  more  severely  than  it  did  from 
the  depression  in  business,  the  falling  off  in 
traffic,  and  the  extremely  low  rates  for  rail- 


road transportation  which  accompanied  the 
panic  of  last  autumn  in  the  States. 

The  conditions  in  question  were  severely 
felt  by  the  American  lines  controlled  by  the 
Grand  Trunk.  The  Chicago  and  Grand 
Trunk  indeed,  thanks  to  the  World's  Fair 
traffic,  shows  for  the  six  months  net  profits 
to  the  amount  of  £173,307,  against  ,£168,- 
253  for  the  corresponding  half  year  in  1892. 
On  the  other  hand  the  Detroit,  Grand 
Haven  and  Milwaukee  exhibit  a  decrease  in 
net  earnings  of  over  ,£20,000  for  the  period 
under  consideration. 


STREET  DISPLAY   OF  GOODS. 

IT  is  the  habit  amongst  the  hardware 
trade  in  Canada,  and  more  especially  in 
the  smaller  towns,  to  make  a  consider- 
able outside  display  of  their  goods.  In 
many  cases  the  sidewalks  are  trespassed 
upon  to  the  extent  that  they  cause  annoy- 
ance and  inconvenience  to  pedestrians, 
which  is  generally  due  to  the  carelessness 
with  which  the  goods  have  been  placed 
around  the  doors  and  windows. 

A  sidewalk  display,  if  neatly  arranged  so 
as  not  to  obstruct  the  view  of  your  window, 
or  incommode  the  passing  public,  is  often  the 
means  of  attracting  much  custom.  It  is  easy 
to  arrange  goods  in  front  of  the  store  neatly 
and  methodically,  and  it  will  be  found  to 
much  enhance  the  success  of  the  display. 

It  is  suggested  by  Ironmonger  that  the 
merchant  instead  of  strewing  his  ware  in- 
discriminately in  front  of  his  store,  shall 
place  iron  bars  along  the  top,  sides,  and 
bottom  of  his  store  window  from  which 
various  articles  such  as  sprinklers,  pails, 
coal  hods,  etc.,  can  be  hung. 

The  basis  of  the  scheme  is  what  maybe 
called  a  "  hook  and  slot  "  principle,  which 
applies  throughout. 

On  either  side  of  the  doorway  may  be 
placed  an  iron  bar  made  of  %  inch  by  ]i 
inch,  or  larger  if  necessary,  which  is  bent  at 
each  end,  so  as  to  give  sufficient  projection 
from  the  hooks  to  be  moved  in  and  out  of 
their  place.  In  these  same  bars  are  a  num- 
ber of  extra  holes,  so  that  the  position  of 
hook  may  be  adapted  to  the  article  being 
shown.  At  each  end  of  the  window  a  rack 
or  frame  made  on  the  same  principle  of  two 
uprights  and  two  cross-bars  will  be  found 
handy.  Digging  and  manure  forks  may  be 
shown  on  one  and  spades  and  shovels  on  the 
other.  Along  the  cornice  of  the  window 
and  down  each  extreme  outer  side  may  be 
placed  bars  treated  in  the  same  way,  with 
slot  and  detachable  hooks.  The  hooks 
within  reach  should  always  be  detachable, 
being  likely  to  catch  people's  clothes,  but 
with  those  placed  higher  up  it  is  scarcely 
necessary. 

It  is  advisable  to  have  nothing  but  galvan- 
ized or  enamelled  goods  on  the  cornice  hooks, 
while  tin,  copper,  and  other  goods  of  similar 
•  nature  may  be  shown  on   the  hooks  by  the 
door  and  sides  of  the  windows.     I  should 


commend  the  utilization  of  the  lower  hooks 
for  the  last  named  goods,  so  that  they  may 
be  more  readily  taken  in  when  sudden  show- 
ers appear.  For  the  spades,  etc.,  on  the 
rack,  I  would  advise  the  making  of  an  oil- 
sheet  with  a  ring  at  each  corner,  so  that  these 
particular  articles  may  be  readily  sheltered. 
Great  care  should  be  taken  in  wiping  per- 
fectly dry  any  bright  article  shown  on  a 
damp  day,  because  for  every  spot  of  mois- 
ture left  on  to  dry  there  is  certain  deteriora- 
tion. 

In  the  recessed  doorway,  which  with  new 
buildings  should  be  4  to  6  feet  back,  is  space 
that  will  be  found  very  valuable.  Here  on 
one  side  a  lawn  mower  may  be  displayed, 
and  a  garden  vase  on  the  other.  I  may 
mention  here  the  imperative  necessity  of 
goods  harmonizing,  which  should  always 
be  borne  in  mind.  While  the  stock  may  be 
well  represented  outside,  it  is  a  mistake  to 
aim  at  showing  "something  of  everything." 
Let  it  be  done  thoroughly,  but  only  in  sec- 
tions as  each  season  comes  round.  By  the 
goods  in  the  doorway  there  should  by  all 
means  be  a  small  trough  of  water  on  either 
side,  as  this  is  a  provision  which  entirely 
does  away  with  the  dog  nuisance,  so  well 
known  by  sad  experience  to  all  tradesmen 
who  show  goods  at  all  outside. 

As  the  time  brings  the  hay  harvest  near, 
the  goods  in  the  doorway  should  be  removed, 
and  the  vacancy  filled  with  sickles  or  hay 
forks.  A  good  way  of  showing  these  is  by 
the  use  of  wire  netting,  which  should  be 
placed  down  lengthwise  and  the  hay 
forks  placed  therein  —  of  course,  points 
downwards.  By  this  means  the  sharp  points, 
which  are  so  dangerous  to  passers-by,  are 
quite  covered,  and,  moreover,  are  shown  to 
best  advantage  ;  and,  further,  the  points,  so 
quickly  damaged  when  placed  on  a  hard  sur- 
face, are  preserved  from  this  loss. 


SEEKING  INCORPORATION. 

APPLICATION  for  incorporation  has 
been  made  by  John  Pugsley,  manu- 
facturer ;  Robert  S.  Anderson, 
manufacturer  ;  A.  W.  Dingman,  manager  ; 
Chas.  A.  Crawford,  accountant ;  and  Wilson 
Alex.  Pugsley,  of  Toronto,  as  the  Anderson 
Tire  Co.,  Ltd.,  with  all  the  above  persons 
as  first  directors,  with  a  capital  stock  of 
$40,000,  for  the  following  purposes  :  To  buy, 
sell  and  manufacture  wheel  tires,  bicycles 
and  other  vehicles  and  parts  thereof,  and  to 
manufacture  and  deal  in  sporting  goods 
generally,  with  their  chief  place  of  business  1 
at  Toronto. 

The  Young  Brothers  Co.,  Ltd.,  have  ap- 
plied for  incorporation.  Its  objects  are  the 
manufacture  and  sale  of  plumbers'  and 
steamfitters'  supplies  and  lamp  goods.  The 
operations  of  the  company  are  to  be  carried 
on  in  Hamilton  and  Brampton,  and  the  am- 
ount of  capital  stock  invested  will  be  $150,- 
000.  Robert  Young,  manufacturer,  Bramp- 
ton, and  Wallace  Young,  merchant,  Hamil- 
ton, are  to  be  the  first  directors  of  the  com- 
pany, and  the  following  are  the  names  of 
the  other  applicants  :  R.  J.  Young,  Dewd- 
ney,  N.  W.  T.  ;  G.  A.  Young,  Hamilton ; 
Richard  Coleman,  Hamilton. 


HARDWARE. 


OUR  PRIZE  ESSAY  COMPETITION 


A.  E.  Cameron (Gimlet) Beaverton. 

\\\  A.  Hillhouse (Adze  Eye) Shelburne. 

J.  Taylor  Webb (Scoti  McKerrow) Montreal. 


THESE  are  the  successful  winners,  in 
the  order  named,  of  the  three  cash 
prizes  offered  by  Hardware  Mer- 
chant for  the  three  best  essays  on  the  sub- 
ject :  "Causes  of  Failure  in  the  Hardware 
Trade,  and  How  Avoided." 

The  hope  of  the  country  is  said  to  be  in 
the  young  men.  And  if  the  successful  essay- 
ists in  Hardware's  competition  can  be 
taken  as  a  criterion,  it  is  in  the  young  men 
that  the  hope  of  a  better  business  condition 
is  to  be  found. 

A.  E.  Cameron,  the  winner  of  the  first 
prize,  is  but  21  years  of  age.  He  may, 
however,  be  said  to  have  been  born  to  the 
hardware  business.  His  father,  the  late 
James  Cameron,  was  a  hardware  merchant 
of  many  years'  standing  in  Beaverton,  and, 
on  the  death  of  the  latter  in  1891,  A.  E.  was 
placed  in  charge  of  the  estate  by  the  exe- 
cutor. To-day  the  business  is  still  under  his 
management.  A.  E.  Cameron  graduated 
from  the  British  American  Business  College, 
Toronto,  in  1887,  entering  his  father's  store 
as  clerk  immediately  afterwards,  and  con- 
tinuing as  such  till  he  was  placed  in  his 
present  position  by  the  executor  of  the 
estate. 

W.  A.  Hillhouse,  the  winner  of  the  second 
prize,  is  a  clerk  in  a  retail  store  at  Shel- 
burne, and  the  present  attempt  as  an  essay- 
ist is  his  initial. 

J.  Taylor  Webb  is  a  traveler  with  Thomas 
Davidson  &  Co.,  Montreal.  His  experience 
as  clerk  in  a  retail  store,  and  subsequently 
traveler  for  a  wholesale  house,  he  has  turned 
to  good  account. 

Those  which  the  judges  consider  worthy 
of  honorable  mention,  and  entitled  each  to 
Hardware  for  one  year,  are  : 

Henry  Taylor (Vulcan) Perth. 

R.  J.  Robertson (Oxford) Ingersoll. 

Ed.  T.  Dean (Tribute)  Toronto. 

J.  S.  Bennett (Beta) Winnipeg. 

Arthur  M.  Watts (Semper  Paratus) Toronto. 


house  furnishings ;  and  Wm.  Mathieson,  re- 
tail hardware,  was  referee  to  settle  any  point 
upon  which  the  judges  differed.  The  task 
allotted  the  judges  was  no  light  one,  and 
Hardware  thanks  them  for  the  energy 
and  time  they  expended  in  order  to  arrive  at 
an  honest  verdict. 

Nearly  all  the  essayists  are  to  be  com- 
mended on  the  careful  thought  they  devoted 
to  the  subject  and  the  grasp  they  had  of  the 
question  under  discussion.  Out  of  the  large 
number  submitted  there  was  only  one  that 
was  unworthy  of  the  consideration  of  the 
judges,  and  that  one  did  not  really  deal  with 
the  subject  at  all.  About  the  only  fault  that 
can  be  found  with  any  of  the  essays  is  not 
that  they  were  barren  of  ideas,  but  that  some 
did  not  at  times  stick  close  enough  to  the 
subject,  while  .others  might  have  arranged 
their  points  in  better  order.  All  these,  how- 
ever, can  be  improved  on  by  practice.  So 
none,  therefore,  have  reason  to  be  discour- 
aged, and  Hardware  hopes  that  all  will  be 
again  found  writing  on  future  competitions 
of  a  similar  character  which  it  is  the  purpose 
of  this  journal  to  inaugurate.  "  If  at  first 
you  don't  succeed,  try,  try  again." 


The  order  in  which  the  honor  list  is  given 
is  not  necessarily  the  order  of  merit. 

The  judges  were  Fred.  Howland,  01  H. 
S.  Howland,  Sons  &  Co.,  wholesale  hard- 
ware ;  W.  J.  Whitten,  retail   hardware  and 


FIRST  PRIZE  ESSAY. 

BY   GIMLET. 

Failures  are  fewer  in  this  line  of  business 
than  in  most  of  other  businesses,  and  the 
causes  which  lead  to  failure  can  generally  be 
easily  traced.  With  the  object  lesson  the 
unsuccessful  hardwareman  supplies,  his  suc- 
cessors should  manage  to  steer  clear  of  the 
pitfalls  which  are  open  to  receive  him  if  he 
should  be  unwary  enough  to  fall  into  them. 
Failures  are  often  attributed  to  one  or  more 
of  the  following  reasons  : 

Lack  of  capital. 

Carelessness  or  inattention. 

Large  private  and  business  expenses. 

Overstocking. 

Too  much  credit  given. 

Lack  of  knowledge  of  the  business  and 
bookkeeping. 

Poor  clerks. 

Endorsing. 

These  causes  are  the  most  common,  and 
their  eradication  would  make  hardware  a  dead 
sure  money-making  business,  exceptionable 
circumstances  counted  out. 

With  regard  to 


LACK  OF  CAPITAL  : 
Very  often  a  clerk  with  a  little  money  saved 
in  years  behind  the  counter,  a  farmer  with 
the  proceeds  secured  by  selling  his  stock,  or 
some  one  else  takes  a  dislike  to  his  former 
mode  of  life  and  decides  to  scrape  together 
all  his  cash,  and  either  buys  out  someone 
else  or  embarks  at  a  new  business  stand  on 
the  choppy  sea  of  commerce,  choosing  hard- 
ware for  his  boat.  His  cash  soon  becomes 
sunk  in  the  stock,  he  gives  a  small  amount 
of  credit,  and  is  left  lacking  the  wherewithal 
to  buy  more  goods  to  put  on  his  shelves. 
He  gets  and  gives  credit  till  his  bills  become 
due  and  he  finds  himself  facing  $400  and 
$500  notes,  which  haunt  him  day  and  night. 
Perhaps  he  tides  over  the  first  pinch  and  is 
more  careful  for  a  while,  but  no  retailer 
lacking  capital  can  buy  goods  at  as  low 
prices  as  his  rival,  when  that  rival  has  plenty 
of  cash  to  enforce  his  demand  for  low  prices. 
It  becomes  a  matter  of  being  able  to  get  the 
goods  at  all,  and  on  pay  day  to  scratch  to- 
gether enough  money  to  settle  his  unneces- 
sarily large  bill,  so  much  the  larger  because 
he  could  not  take  the  discounts.  His  credit 
customers  who  are,  some  of  them,  or  many 
of  them,  good  pay,  he  cannot  ask  for  pay- 
ment before  payment  is  due,  or  if  he  becomes 
too  pressing  they  will  pay  up  and  leave  him 
altogether.  Thus,  owing  to  lack  of  cash,  he 
is  hemmed  in  on  either  side,  afraid  of  both 
creditors  and  debtors.  When  the  whole- 
sale man  becomes  urgent  in  his  demands,  he 
must  raise  the  "  necessary "  somewhere. 
Perhaps  in  doing  this  he  loses  two  or  three 
good  customers,  through  urgency,  or  he  may 
sell  a  portion  of  his  stock  at  a  sacrifice,  and 
either  of  these  expedients  or  any  other  he 
may  adopt  has  only  the  effect  of  still  further 
lowering  his  financial  position. 

Lack  of  capital  is  a  very  common  cause 
of  failure  and  it  ought  to  keep  the  beginner 
from  starting  out  too  big.  If  you  have  not 
the  capital  for  a  big  business,  don't  touch  it  ; 
don't  branch  out  till  you  have  money  in  the 
bank,  and  only  then  when  common  sense 
shows  you  it  will  pay.  If  you  haven't  capital 
keep  down  your  book  debts  and  your  stock, 
and  leave  alone  the  branches  of  business  which 
require  most  capital.  Don't  put  in  a  $150 
safe  to  keep  $50  in,  nor  invest  $50  in  a  nice 
new  show  case  and  fill  it  with  $200  worth  of 
bright  and  beauteous  silverware.  Don't 
start  a  tinshop  in  the  rear,  nor  put  plate 
glass  in  front.     Pay  your  debts  instead,  and 
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after  a  while  the  silverware,  the  tinshop,  the 
safe  and  the  plate  glass  will  come. 

CARELESSNESS  OR  INATTENTION 
to  business  is  sure  to  result  in  loss  of  trade. 
No  customer  will  deal  long  with  a  man  who 
doesn't  attend  to  every  detail  of  his  wants. 
The  successful  business  man  always  is  the 
one  who  looks  after  the  small  things,  sees 
that  each  customer  goes  away  satisfied, 
keeps  his  eye  on  the  trade  paper  for  changes 
or  expected  changes  in  prices,  new  goods, 
etc.,  watches  his  stock,  his  books,  his  clerks, 
and  himself,  and  sees  that  his  insurance  is 
right,  and  paid  before  it  runs  out.  He 
doesn't  get  his  stock  of  harvest  tools  in  in 
January,  nor  wait  till  July  ;  he  doesn't  get  in 
his  axes  in  August,  or  wait  till  the  latter  part 
of  December.  He  doesn't  go  to  see  a  base- 
ball match  when  his  clerks  are  busy,  and 
spend  the  harvest  season  in  Muskoka  when 
the  demand  for  harvest  tools  and  binder 
twine  is  on.  He  neither  neglects  pushing 
sales  to  good  men,  nor  puts  off  shutting  out 
the  bad  debts.  Success  is  not  attained  by 
taking  customers  up  to  the  hotel  and  staying 
there  half  a  day  with  the  "  soaks." 

Keep  in  the  straight  line  of  "attention" 
and  success  is  half  secured.  "Tippling" 
reaches  the  ears  of  the  wholesale  houses 
quicker  than  your  orders. 

LARGE  PRIVATE  AND  BUSINESS  EXPENSE 
contributes  another  to  the  list  of  drawbacks 
to  the  accumulation  of  wealth  in  business. 
Many  a  man  possesses  abusiness  that  would, 
with  economy,  make  him  wealthy  or  well-to- 
do  in  a  reasonable  time,  but,  although 
nothing  is  neglected  to  attract  trade,  the 
thing  is  overdone.  He  unfortunately  is 
never  contented  till  he  has  the  biggest  and 
showiest  store  in  town,  which  includes  a 
double  rent  roll.  He  pays  a  bookkeeper 
$400  to  $600  a  year  for  the  work  he  could 
do  probably  much  better  himself.  He  spends 
dollar  after  dollar  in  25c.  cigars,  he  sets  it 
up  to  the  "boys"  after  the  shop  is  closed, 
and  thinks  he  is  a  model  master,  whilst  the 
model  master  knows  the  best  way  to  do  a 
clerk  good  is  not  to  teach  him  to  "blow 
himself."  His  house  contains  all  the  latest 
and  best  furniture,  his  stable  the  fastest 
horse  aiound ;  he  takes  in  all  that  is  going, 
keeps  a  yacht  if  he  is  near  a  lake,  sports 
diamonds,  and,  in  short,  is  the  "big  daisy" 
of  the  place,  till  bills  get  big,  a  bad  year 
along  with  it,  and  an  assignment  is  made. 
And  the  daisy  wilts  for  a  season.  Don't  be 
lead  away  bytheglitter  of  the  showy, extrava- 
gant hardware  man  who  is  making  money 
hand  over  fist,  but  does  not  know  how  to 
keep  it.  Let  the  fast  horse  and  the  grand 
piano  be  part  of  your  air  castles,  but  don't 
let  them  become  reality  at  the  expense  of  the 
wholesale  houses. 

OVERSTOCKING 

is  an  evil  which  is  perhaps  not  so  general  as 
it  used  to  be,  better  assorted  stocks  being 
the  rule.  Not  so  many  are  so  foolish  as  to 
buy  twenty  dozen  pairs  of  screen  door  hinges 


because  a  half-dozen  pair  were  sold  the  day 
the  traveler  called,  or  a  barrel  of  patent  cus- 
pidors because  the  traveler  represented  .1 
fortune  in  them  and  held  out  the  town  right 
as  an  inducement.  This  sort  of  thing  leads 
to  ill  assortment  and  locking  up  of  capital  in 
dead  stock.  There  is  no  necessity  for  buy- 
ing large  lots  of  seldom-used  sizes  of  screws 
or  sizes  not  in  demand  in  other  goods.  The 
shelves  and  store  room,  by  bad  assortment 
and  reckless  buying,  soon  fill  up  and  bring 
about  a  shortage  of  money  sooner  or  later. 
Care  should  be  taken  in  buying.  Don't  be 
ashamed  to  order  one-sixth  dozen,  even 
if  packages  are  half-dozens  or  dozens.  Or- 
der light  and  often  and  with  good  judgment. 
Keep  records  of  sales  of  same  lines  in  differ- 
ent years,  and  be  guided  in  part  by  that.  It 
is  wise  to  order  less  rather  than  too  much, 
as  additions  are  easily  made. 

TOO   MUCH  CREDIT. 

The  credit  system  has  been  decried  as 
much  as  anything  connected  with  commerce, 
whether  in  relation  to  hardware  or  any  other 
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business.  Its  evils  are  direct.  The  greatest 
care  should  be  taken  in  making  terms  with 
whoever  you  may  trust,  and  in  selecting  the 
parties  to  trust.  Make  terms  fast  and  plain, 
and  when  the  day  of  settlement  arrives  no 
two  ways  about  the  matter  is  allowable. 
The  account  should  be  paid  or  settled  in 
some  way  on  the  day  it  is  due.  The  neces- 
sity of  giving  a  certain  amount  of  credit  can- 
not be  denied,  as  there  are  times  when  the 
best  of  customers  are  short  of  money  ;  but 
the  merchant  should  be  able  to  discriminate 
between  the  good  man  and  the  dead  beat, 
and  be  able  to  say  "  No  ! "  when  he  finds 
his  books  adding  up  to  more  than  he  can 
easily  carry.  Farmers  are  flush  of  money 
at  two  seasons  of  the  year,  spring  and  fall, 
and  care  should  be  taken  not  to  allow 
much,  or,  if  possible,  any  credit  to  this  class 
at  these  seasons,  only  accommodating  when 
he   sees   the   necessity  of  it   to  his  debtor, 


and  also  the  means  he  will  have  to  pay  it. 
Many  wealthy  men  or  corporations  run  bills 
only  as  a  matter  of  despatch  to  save  the 
trouble  of  running  back  and  forward  with 
change.  This  class  of  account  should  be 
rendered  once  a  month,  or  according  to 
some  rule,  and  settled  in  the  same  manner. 
No  very  long  credits  should  be  given,  as 
many  changes  may  take  place  in  the  ex- 
tension given. 

LACK  OF  KNOWLEDGE  OF   BUSINESS  AND 
BOOKS, 

of  course,  will  precipitate  failure,  as  it  in- 
volves some  of  the  reasons  already  named 
for  lack  of  success,  such  as  overstocking, 
too  much  credit,  the  error  of  not  reading 
the  trade  paper,  injudicious  advertising, 
perhaps  even  lack  of  capital.  No  one  should 
go  into  the  hardware  business  from  the 
farm.  A  period  of  clerking,  and,  at  first, 
extreme  caution,  the  careful  study  of  each 
price  list,  circular,  trade  paper,  etc.,  that 
comes  your  way,  and  with  enough  capital, 
small  credits  and  good  clerks,  you  will  soon 
be  launched  into  the  course  which  leads  to 
success.  Extreme  caution  at  first  is  best, 
although  mistakes  are  often  made  in  that 
line,  too,  but  are  rectified  easier  than  the 
others.  Careful  advertising  pays,  but  the 
man  who  advertises  carpenters'  tools  and 
cross-cut  saws  in  the  Ladies'  Journal  and 
kitchen  utensils  in  the  Builders'  Gazette  does 
not  deserve  returns  of  any  kind.  Pithy  ads. 
of  seasonable  goods  in  the  right  papers  are 
what  makes  advertising  show  good  returns. 
The  grumbler  at  advertising  is  the  man 
who  once  a  year  puts  a  list  reading  spades, 
shovels,  cross-cut  saws,  nails,  hinges, 
churns,  fence  wire,  etc.,  ad  infinitum,  in  the 
local  paper.  It  pleases  the  opposition  to 
see  such  ads.  over  his  opponent's  name. 

POOR  CLERKS 

are  perhaps  not  so  much  the  cause  of  failures 
when  the  proprietor  attends  to  business  as 
the  foregoing,  but  they  destroy  a  percentage 
of  the  chances  of  success. 

Clerks  who  take  nointerest  in  thebusiness 
but  work  it  for  all  it  is  worth — to  themselves 
— should  be  dismissed  and  their  places  filled 
by  honest,  trustworthy,  intelligent  men,  who 
know  how  each  tool  in  the  shop  is  to  be  used 
and  take  the  same  interest  as  if  it  was  their 
own  business.  More  salary  can  easier  be 
paid  to  this  class  of  men  than  to  the  selfish, 
perhaps  dishonest,  clerk  who  smokes  cigars 
when  the  boss  is  out  and  works  just  as  much 
as  he  has  to  and  no  more. 

ENDORSING. 
A  business  rule  is  never  to  endorse.     It  is 
a  case  of  being  on  the  safe  side  if  you  don't. 

SECOND  PRIZE  ESSAY. 

BY  ADZE  EYE. 

Re  "  Causes  of  Failure  in  the  Hardware 
Trade  and  How  Avoided."  You  are  entitled 
to  the  thanks  of  the  hardware  trade  and 
especially   the  clerks,   who    may    soon    be 
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striking  out  for  themselves,  for  giving  the 
hardware  trade  in  general  a  chance  to  ex- 
press their  views  on  this  very  important 
subject,  and  I  have  no  doubt  both  merchants 
and  clerks  will  be  greatly  benefited  thereby. 
I  am  a  clerk  myself,  and,  although  I  never 
wrote  an  essay  in  my  life  before,  I  feel  I 
would  not  be  doing  right  if  I  did  not  express 
my  views,  however  simple  and  worthless 
thev  may  prove  to  be,  on  the  subject.  That 
there  have  been  failures  in  the  past  and  that 
there  will  be  failures  in  the  future  in  the 
hardware  trade,  regardless  of  what  may  be 
written  by  myself  or  any  one  else,  we  well 
know  ;  but  I  am  certain  that  a  competition 
of  this  kind,  bringing  as  it  assuredly  will  the 
experiences  and  observations  of  the  hard- 
ware trade  in  general  of  Canada  on  the  sub- 
ject of'Failure  and  its  Avoidance,"  and  being 
published  in  your  valuable  paper,  which  is 
read  by  all  the  heads  of  the  wholesale  and 
retail  hardware  trade  and  their  clerks  and 
assistants  in  Canada,  will  have  a  tendency 
to  reduce  the  number  of  failures  in  the 
future.  The  present  dealers  will  profit  by 
the  suggestions  offered,  and  those  who  are 
clerks  to-day  and  will  be  the  future  dealers, 
will  have  learned  a  lesson  they  will  never 
forget,  and  consequently  will  profit  thereby. 
In  my  opinion  several  causes  exist  why 
hardware  men  make  a  failure  of  business.  Just 
for  a  moment  glance  back  at  those  hardware 
men  you  know  who  have  made  a  failure  of 
business.  Size  them  up.  Weigh  them  well 
in  the  balances,  and  I  venture  to  say  you  will 
find  a  very  large  percentage  of  them  "  want- 
ing." Wherein  did  they  lack  ?  Some,  no 
doubt,  were  hustlers — always  on  the  move — 
bright,  energetic,  businessmen.  This  class, 
you  think,  ought  to  get  there,  but 

THEY   LACKED    MANAGEMENT, 

or  were  poor  financiers.  Others  were  of  the 
old  school:  steady,  industrious,  canny  going 
men,  plodding  along  from  year  to  year,  satis- 
fied with  the  old  style  of  doing  business. 
Their  stores  and  the  system  therein  plainly 
told  what  the  masters  were.  They  do  not 
seem  to  realize  that  times  are  changing. 
They  seem  to  have  got  into  a  rut,  and  there 
they  will  stay  until  they  meet  a  financial 
death  or  are  aroused  to  immediate  action 
and  shake  off  the  lethargy  that  surrounds 
them,  and  get  in  the  procession.  An  opposi- 
tion possessed  with  sufficient  of  the  go- 
aheadidnessof  to-day  had  a  bright  and  varied 
stock.  All  the  new  specialties  were  to  be 
found  there  ;  his  show  windows  were  kept 
attractive ;  courteous  and  intelligent  help 
catered  to  the  wants  of  his  customers  ;  his 
store  got  the  run,  and  consequently  his  plod- 
ding rival  went  to  the  wall.     Others  were  of 

THE  INDOLENT,  CARELESS, 
happy-go-lucky  class  ;  never  prompt.  Their 
business  ran  them  ;  their  show  windows 
were  used  as  the  dumping  ground  for  all 
sorts  of  stuff.  Their  stores,  show  cases,  and 
stock  were  seldom  dusted.  You  step  into 
the  office  of  this  class  of  hardware  dealers 


and  you  will  find  the  same  confusion  and 
neglect  there — books  not  posted  for  weeks, 
etc.,  etc.  It  makes  me  weary  to  write  about 
this  class.  They  are  "not  in  it";  to  the 
wall  they  must  go. 

Reader,  if  you  have  any  of  the  above  faults, 
wake  up  and  exert  yourself.  Have  a  place 
for  everything  and  everything  in  its  place. 
Be  prompt  in  all  things.  Keep  your  show 
windows  clean  and  attractive.  Keep  your 
stock  in  order.  Advertise.  We  occasion- 
ally find 

"SPORT"    AS   A   CAUSE  OF   FAILURE. 

Hardware  men  in  general  are  a  little 
"  sporty,"  but  the  writer  does  not  intend  to 
censure  the  trade  for  this.  In  fact  I  am  of 
the  opinion  that  hardware  men  in  general 
take  too  little  recreation.  A  day's  fishing  or 
hunting  now  and  then  is  worth  a  ton  of 
medicine  to  a  tired,  worried,  business  man. 
It  is  never  that  "  sport "  as  a  recreation 
brings  failure  ;  it  is  when  carried  to  excess. 
When  it  gets  so  that  a  man  prefers  sport 
and  sporting  companions  to  his  business  and 
customers — beware  of  getting  that  far. 

As  I  am  talking  about  recreation  I  might 
suggest  to  the  hardware  dealers  in  general, 
close  your  stores  not  later  than  seven  o'clock 
in  the  evenings  (Wednesday's  and  Satur- 
day's probably  excepted  in  some  places),  and 
give  your  help  a  chance  to  get  some  open 
air  exercise.  It  is  the  greatest  nonsense  in 
the  world  to  keep  a  store  open  until  ten  or 
eleven  o'clock  at  night.  I  have  had  my  ex- 
perience in  that  line.  Your  help  will  ap- 
preciate your  kindness  in  this  direction. 
You  will  have  better  health.  Yourself  and 
your  business  will  boom  along  better  than 
ever. 

So  far,  I  have  only  dealt  with  the  man  as  the 
cause  of  failure  ;  but  oftentimes  there  are 
failures  where  the  man  is  not  alone  to  blame. 
I  have  known  cases  where 

TOO  MUCH  EXPENSE  FOR  THE  AMOUNT 

of  business  done  was  the  cause.  That  is,  the 
parties  carried  too  much  stock,  paid  too  high 
rent,  taxes,  etc.,  and  they  did  not  turn  over 
their  stock  often  enough  in  a  year. 

The  remedy  in  this  case  is  to  reduce  stock 
and  expenses — watch  your  business. 

I  am  of  the  opinion  the  greatest  number 
of  failures  in  the  hardware  line  are  from  lack 
of  experience  and  capital,  and  from  locating 
at  a  point  where  there  is 

NOT  THE  PROPER   OPENING. 

When  a  person  concludes  to  embark  in 
the  hardware  business  he  should  ponder  well 
the  following  : 

i.  Am  I  qualified  to  conduct  a  business 
successfully  in  the  face  of  the  opposition  I 
will  have  ? 

2.  Have  I  capital  enough  to  swing  my  busi- 
ness ? 

3.  Is  there  sufficient  prospect  of  making  a 
successful  business  as  far  as  amount  of  trade 
is  concerned  ? 

If  he  can  assure  himself  on   these  three 


questions  he  need  not  hesitate  to  open  up, 
and  ninety-nine  times  out  of  a  hundred  you 
will  find  that  man  successful.  But  let  that 
man  jump  without  investigating  the  matter 
into  a  fancied  opening  with  a  $5,000  stock 
and  $3,500  capita!,  the  chances  are  at  the 
end  of  the  first  year  he  has  his  profit  and 
part  of  the  capital  in  his  books.  Now,  as  a 
rule,  (there  are  exceptions)  this  man  has 
placed  himself  in  a  hole  that  is  liable  to  cave 
in  around  him — the  first  he  realizes  of  rocks 
ahead  is  the  scarcity  of  cash.  When  drafts 
and  notes  come  due  he  begins  to 
investigate  and  finds  he  is  carrying  his 
customers  for  as  much  or  more  than  his 
capital  was  on  the  start  ;  his  stock  has 
increased ;  he  has  improved  his  house 
or  taken  money  out  of  the  business  for  some- 
thing else.  In  the  meantime  he  has  been  do- 
ing a  fair  business  and  is  conscious  he  is 
making  money  and  thinks,  "  Well,  I  can 
afford  to  do  this  or  that,''  but  he  finds  when 
it  is  too  late  he  has  made  a  fatal  mistake. 
The  drafts  and  notes  keep  coming  in;  he 
must  have  money  to  tide  him  over,  and  gets 
a  friend  to  endorse.  This  paper  comes  due. 
He  pays  part  on  it,  and  renews.  He  is  not 
taking  advantage  of  the  cash  discounts  on 
his  goods.  He  is  buying  on  the  longest 
time.  He  is  getting  a  little  slow  in  pay- 
ments. His  rating  has  dropped  a  notch. 
He  finds  competition  keen  now.  His  op- 
ponent is  a  man  who  pondered  the  three 
questions  I  have  given  and  is  sailing  ahead. 
He  is  rated  A  1.  He  takes  the  cash  discount 
on  his  goods.  He  gets  the  benefit  of  any 
snap  going  and  shares  it  with  his  customers. 
And,  what  is  the  consequence  ?  The  more 
unfortunate  calls  a  meeting  of  his  creditors 
and  the  estate  pans  out  in  assets  only  stock 
and  book  accounts — the  former  bringing, 
say,  60c.  on  the  dollar  and  the  latter  50c. 

To  those  contemplating  launching  out  in 
the  retail  hardware  business,  I  would  sug- 
gest that  they  consider  the  three  questions 
I  have  already  given  and  also  to  learn  to 
buy  right,  as  buying  power  gives  selling 
power.  Commence  your  business  as  you 
intended  to  run  it.  A  dealer's  customers 
are  what  he  makes  them.  Render  your 
accounts  twice  a  year,  say,  1st  of 
May  and  1st  of  November,  and  bal- 
ance your  books  at  those  dates  either  by 
cash  or  notes.  Be  prompt  in  everything. 
Look  after  the  small  things.  Close  your 
store  early  in  the  evening,  and  be  on  hand 
early  in  the  morning.  Keep  none  but  in- 
telligent, courteous  help  around  you,  and 
see  that  your  expenses  are  kept  within  the 
bounds.  Advertise  freely,  but  not  extrava- 
gantly. Advertise  special  lines  and  change 
your  ad.  often.  Local  notices  pay.  Make 
it  an  object  to  your  customer  to  pay  cash. 
Be  careful  in  booking  orders  ahead  for  im- 
port or  future  delivery.  Study  well  your  re- 
quirements. Keep  a  book  for  the  special 
purpose  of  keeping  track  of  orders  given. 
Have  the  traveler  enter  down  therein  the 
quantities,  price,   when  to  arrive,   when  to 
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date,  terms,   etc.     Unless   this    is   done   a 
person  may  duplicate. 

RE  PARTNERSHIP. 

The  success  or  failure  of  a  business  de- 
pends very  materially  on  how  the  partners 
work  together — whether  they  are  men  suit- 
ed to  the  different  management  they  assume 
in  the  business.  I  have  always  thought  that 
a  partnership  business,  when  both  are 
men  blessed  with  good  common  sense, 
working  together  in  harmony,  each  giving 
way  to  the  other  in  his  department,  both 
men  of  energy  and  experience.  What  a 
combination  !  Success,  I  feel  certain,  is 
assured  in  this  case.  They  discuss,  plan 
and  devise  ways  and  means,  and  carry 
them  out  toward  the  success  of  the  busi- 
ness. I  think  a  business  of  this  kind  is 
preferable  to  a  single-handed  business. 
But  what  a  contrast  if  the  state  of  affairs 
are  the  reverse  !     Failure  is  inevitable. 

To  those  contemplating  partnership,  I 
would  advise  them  to  know  their  man.  Be 
sure  before  you  step.  It  may  save  time,  money 
and  trouble.  Just  a  word  more  re  partnership: 
I  think  it  is  a  wise  thing  to  have  a  clause 
in  the  partnership  agreement  something 
like  this  :  That  neither  of  the  partners  will 
sign  a  note,  bond  or  other  obligation  outside 
of  the  business,  whereby  the  credit  of  the 
firm  might  be  endangered.  It  will  be  found 
not  only  a  safeguard,  but  you  can  refuse 
your  friend  without  losing  a  friend  by  ex- 
plaining the  reason — that  is,  that  it  forms 
part  of  your  partnership  agreement  not  to  do 
so. 

Now,  to  those  who  are  in  business  and 
find  it  up-hill  work,  and  hard  to  keep  their 
heads  above  water,  cause  a  thorough  investi- 
gation to  be  made  and  find  out  where  the 
defect  lies.  It  may  be  in  expenses  as  com- 
pared to  sales.  It  may  be  in  your  buying, 
management  or  help,  or  may  lie  with  your- 
self. Whatever  be  the  cause,  remove  it  if 
possible.  Keep  the  points  impressed  on 
your  mind  I  have  mentioned,  and  I  feel  cer- 
tain there  will  be  less  failures  in  the  hard- 
ware trade  in  the  future. 


THIRD    PRIZE     ESSAY. 

BY   SCOTT   MCKERROW. 

Why  do  hardware  men  fail  ?  With  this 
pertinent  question  put  suddenly,  one  is  apt 
to  dismiss  the  subject  on  which  he  may  have 
been  thinking  previously,  and,  as  the  full 
import  of  the  question  dawns  upon  him,  he 
may  gradually  fall  into  a  reverie,  and  before 
his  mental  vision  pass  the  many  causes  that 
have  been  the  means,  and  are  continuing  to 
be  the  means,  resulting  in  the  downfall  of 
many  a  once  prosperous  man. 

The  hardware  buyer  has  not  the  ever- 
harassing  doubtful  question  that  as  a 
phantom  hangs  over  the  purchaser  of  dry 
goods,  viz.  :  Is  this  the  latest  style?  or, 
Will  the  style  change  ?  etc.  Even  should 
he  buy  a  line  that  is  surpassed  by  some 
new  invention   coming  into  the  market,  he 


can  always  dispose  of  it  at  a  reduced  price, 
while  a  dry  goods  merchant  cannot  dispose 
of  last  year's  styles  for  love  nor  money. 

That  the  styles  do  not  change  in  hard- 
ware is  a  great  boon.  Nevertheless  there  are 
many  difficulties  in  the  path  of  the  hard- 
ware merchant  that  make  it  anything  but  a 
bed  of  roses  ;  and  while  space  will  not  per- 
mit me  to  enumerate  them  all,  a  few  of  the 
leading  ones  will  be  beneficial. 

It  is  human  nature  to  present  our  strong- 
est reasons  first,  and  I,  therefore,  think  the 
credit  system,  with  all  its  defects,  stands 
without  a  peer. 

THE    CREDIT    SYSTEM. 

The  credit  system  has  caused  the  down- 
fall and  utter  ruin  of  many  a  well-to-do 
merchant,  who,  having  started  well,  having 
bright  hopes  for  success,  but  through  mis- 
placed confidence  and  poor  judgment  in 
giving  credit,  has  become  hopelessly  in- 
volved. 

To  a  man  of  limited  capital  the  credit 
system  becomes  the  one  insurmountable 
difficulty  that  blocks  the  highway  to  success, 
and  in  most  cases  proves  disastrous.  For, 
although  he  may  be  endowed  with  all  the 
qualities  that  go  to  make  a  successful 
business  man— be  enterprising,  persevering, 
energetic — yet,  with  the  credit  system  to 
battle  with,  the  odds  are  against  him  ; 
while,  on  the  other  hand,  if  a  cash  system 
were  in  vogue,  the  odds  would  be  in  his 
favor. 

OMITTING  TO  ENTER   CHARGES. 

But  the  evils  of  the  credit  system  are  not 
confined  to  the  giving  of  credit  alone.  The 
omissions,  on  the  part  of  clerks,  to  charge 
up  a  credit  sale,  not  only  does  away  with  a 
large  share  of  the  profits, but  is  often  a  heavy 
and  serious  loss.  And,  while  an  overcharge 
is  generally  promptly  reported  by  the  pur- 
chaser, the  reporting  of  an  "omission  to 
charge  "  is  not  of  such  frequent  occurrence. 
If  a  merchant  doubts  this  statement  just  let 
him  neglect  to  credit  a  customer's  account 
with  the  last  ten  ($10)  dollars  he  paid  you, 
and  at  the  same  time  omit  to  charge  the  last 
"  barrel  churn  "  he  bought,  and  see  which 
will  be  mentioned  first. 

This  omission  to  charge  is  due  both  to 
carelessness  and  forgetfulness,  but  more 
especially  the  latter.  To  illustrate  :  In  a 
store  where  I  clerked  in  Quebec  we  did  not 
keep  a  tinsmith,  but  had  a  jobbing  tinsmith 
do  our  work  for  us,  of  which,  for  our  own 
benefit,  we  kept  a  special  account.  We 
squared  up  once  a  year,  and  for  two  years, 
to  my  knowledge,  we  had  to  send  his  ac- 
count back  to  have  about  fifty  dollars  omis- 
sions charged  up  ;  and  the  proprietor  of  our 
concern  said  that  there  was  always  more  or 
less  to  charge  up.  This  man  and  his  sons 
were  the  hardest  workers  I  have  ever  met, 
but  he  has  since  failed,  and  you  say  "  no 
wonder."  Also  in  our  accounts  with  other 
firms  in  the  city,  we  always  obtained  a  bill 
with  the  goods  and  a  monthly  statement,  and 
frequently  we  would  send  statement  back  to 


have  omissions  charged  up.  The  above 
mentioned  instance  is  anything  but  an  iso- 
lated case,  and  many  can  trace  the  cause  of 
their  assignment  to  these  omissions. 

These  omissions  generally  occur  in  this 
way,  viz. :  A  clerk  sells  a  bill  of  goods,  takes 
a  "  memo "  of  same  (or  oftener  thinks  he 
can  remember)  to  charge,  often  he  has 
served  one  or  two  customers  who  are  wait- 
ing, but  by  the  time  he  gets  through,  he  has 
forgotten  all  about  the  "  memo,"  and  in  time 
it  is  lost  (and  so  are  the  goods  for  that  mat- 
ter); or  later  he  finds  the  "  memo,"  but, 
having  omitted  to  put  the  name  down,  goes 
nearly  crazy  trying  to  think  of  the  party's 
name  to  whom  he  sold  the  goods. 

The  introduction  of  "  counter  check 
books  "  has  lessened  this  evil  to  a  great  ex- 
tent notwithstanding.  If  the  losses  sustained 
in  this  way  could  be  estimated  the  result 
would  be  appalling. 

SLIP-SHOD   BOOKKEEPING. 

The  loose,  slip-shod  manner  in  which 
many  men  keep  their  books  is  another 
cause.  Many  of  the  heavy  losses  of  mer- 
chants from  day  to  day  are  owing  to  the 
careless  way  in  which  books  are  posted  (or 
lack  of  posting  might  be  a  better  way  of  put- 
ting it),  so  that  accounts  that  are  shaky,  and 
that  should  be  kept  well  in  hand,  are  given 
too  much  latitude,  resulting  in  heavy  losses 
that  might  have  been  avoided,  in  many 
cases,  if  accounts  had  been  rendered 
promptly  and  collections  promptly  attended 
to. 

How  frequently  will  you  hear  a  merchant 
say,  "that's  the  second  time  that  man  has 
asked  for  his  account,  but  I  haven't  had 
time  to  make  it  out  ;  but  there's  no  hurry, 
for  he  is  as  good  as  the  wheat."  Very  true, 
but  he  may  not  always  be  good.  Reverses 
may  come,  and  the  money  you  should  have 
had  is  gone  into  the  hands  of  another  who 
looked  after  his  accounts  better  than  you 
did.  Besides,  bis  money  would  pay  off  one 
of  your  bills  and  save  your  cash  discount, 
which  is  the  next  important  cause. 
DISCOUNTS. 
It  is  estimated  that  a  merchant  turns  his 
goods  over  on  an  average  four  times  per 
annum,  therefore  his  cash  discounts  should 
be  worth  to  him  from  12  to  20  per  cent,  per 
annum. 

The  importance  of  the  cash  discount  is 
the  more  significant  when  we  remember  that 
just  recently  many  of  the  manufacturers  have 
decreased  their  cash  discounts  from  5  to  3 
per  cent.  During  a  conversation  with  the 
manager  of  one  of  the  largest  factories  in 
Montreal,  the  cash  discount  was  discussed. 
He  said  :  "  We  have  concluded  that  we  can- 
not afford  to  pay  retailers  twenty  per  cent, 
for  their  money.  In  fact,  we  think  twelve 
per  cent,  is  still  high,  and  there  is  no  telling 
how  soon  the  present  discount  will  be 
lowered  to  2  per  cent,  ten  days,  as  it  is 
across  the  line." 

Many  merchants  fail  to  see  that  four 
months'   or  six  months'  time   on  a  bill  only 
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grants  immunity  for  the  first  four  or  six 
months,  and  after  six  months,  (if  purchases 
have  been  regularly  made  during  the  inter- 
vening time)  they  wili  find  that  they  are 
virtually  paying  cash  without  receiving  any 
benefit  for  so  doing,  besides  making  their 
paper  harder  to  handle. 

CARELESSNESS  IN  BUYING. 

Carelessness  in  buying  is  the  next  cause 
that  helps  to  write  "  failure  "  upon  many  a 
promising  concern.  "  Goods  well  bought  are 
half  sold  "  is  an  old  saying,  and  none  the 
less  true  because  it  is  ancient. 

Merchants  trust  too  much  to  memory  as 
to  quotations,  and  memory  cannot  always 
be  relied  upon.  Specially  low  prices  are 
often  imaginary,  resulting  from  the  confus- 
ion of  prices  of  different  goods.  I  have 
known  men  to  be  so  positive  in  this  respect 
that  they  would  wager  any  amount  that  they 
had  received  prices  or  bought  goods  from 
me  personally  at  prices  I  had  never  heard 
of,  but  on  consulting  their  invoices  would 
find  it  was  an  entirely  different  article. 

To  some  men  a  price  book  is  an  unknown 
quantity.  The  majority  have  price  books, 
but  having  said  that,  you  have  said  all,  for 
like  the  large  "  family  Bible  "  at  home  in  the 
parlor,  they  are  seldom  if  ever  consulted. 
Invoices  seem  to  be  their  only  source  of  in- 
formation, and  while  they  hunt  a  price  the 
invoices  of  other  houses  are  laid  open  to  the 
scrutiny  of  the  waiting  traveler  who  cannot 
avoid  noting  their  contents,  and  with  such 
free  invitation  can  hardly  be  blamed  for  so 
domg.  The  value  of  a  price  book  is  the 
more  readily  seen  if  an  article  should  not 
happen  to  be  marked,  as  customers  can 
hardly  be  expected  to  wait  till  the  invoice  is 
hunted  up,  therefore  the  sale  is  lost.  But, 
few  men  have  a  price  book,  systematically 
kept  and  consulted,  yet  these  latter  are  the 
closest  buyers,  for  generally  with  a  man  of 
the  price  book  species,  a  close  price  is 
sacred  and  private   property.     They  can  as- 


certain without  loss  of  time  what  was  their 
last  quotation,  and  by  continual  reference  to 
a  well  kept  price  book  they  can  keep 
thoroughly  posted  on  current  market  prices. 
TRADE  JOURNALS. 

Periodicals  and  journals  specially  de- 
voted to  hardware  interests  are  splendid 
aids  to  hardwaremen,  not  only  for  the  prices 
they  contain,  but  also  for  the  descriptive  ad- 
vertisements they  contain  and  their  com- 
ments on  the  new  lines  of  goods  that  are 
continually  coming  into  the  market,  giving 
a  merchant  a  chance  to  decide  for  himself 
which  are  the  latest  and  best  lines  of  goods 
without  having  to  depend  entirely  on  tra- 
velers for  his  information.  Not  that  I  think 
that  travelers  would  wilfully  mislead,  but 
opinions  differ,  and  what  would  suit  one 
section  might  not  meet  the  requirements  in 
another. 

OVERSTOCKING. 

Overstocking  ranks  next,  and  it  is  one  of 
the  most  needless  causes.  When  travelers 
called  twice  a  year  it  was  absolutely  neces- 
sary to  stock  up  sufficiently  for  six  months; 
but  at  the  present  day,  with  ourjncreased  fa- 
cilities for  transportation,  the  greater  fre- 
quency of  travelers  calling,  also  the  prompt 
attention  that  letter  orders  receive,  there  is 
really  no  necessity  for  carrying  too  heavy 
stocks.  Nevertheless  it  is  frequently  done. 
A  cheap  price  for  a  line,  taking  a  certain 
quantity,  will  often  cause  a  man  to  buy, 
which,  if  given  proper  consideration,  would 
convince  him  that  interest  on  the  money  in- 
vested would  moie  than  pay  difference  be- 
tween "  cut  price  "  and  "  regular  price,"  with 
the  possibility  of  a  decrease  in  value  of  the 
line  in  the  [meantime,  besides  tying  up 
money  that  might  be  better  employed.  Of 
course  there  are  exceptions  to  this,  where 
careful  judgment  must  be  used. 

One  man  alone  should  do  the  buying, 
especially  in  a  small  store.  There  is 
nothing  more  annoying   and  unsatisfactory 


than  for  two  or  three  to  do  the  buying.  Over- 
stocking is  the  outcome,  generally,  and 
prices  can  not  be  as  closely  watched.  It  is 
also  tedious  for  traveling  salesmen  to  have 
to  interview  two  or  three  men  about  the  sale 
of  a  sorting  order.  In  large  stores  where 
large  lines  and  varied  are  stocked,  a  buyer 
for  each  department  may  be  necessary. 

SELLING  AT  COST. 

Selling  goods  at  "cost  as  leaders"  is 
another  evil  that  helps  a  man  on  the  down- 
ward course,  and  the  practise  is  rapidly  in- 
creasing, extending  to  lines  that  should  bear 
a  heavier  margin  of  profit  than  very  staple 
lines,  the  sale  being  much  more  limited. 

Next  to  the  "credit  system  "  this  cause  is 
the  most  disastrous  in  its  effects.  Merch- 
ants seem  to  forget  that  no  one  man  can  do 
all  the  trade,  be  he  ever  so  cheap.  They 
also  overlook  the  fact  that  competitors  will 
have  to  meet  their  prices,  and  eventually 
everybody  is  selling  a  line  at  first  "  cut  as  a 
leader"  at  cost,  when  each  might  be  receiv- 
ing a  legitimate  profit  on  it.  Now  although 
these  lines  may  be  sold  for  "  cash,"  yet  the 
interest  on  money  involved,  the  cost  of 
handling,  the  percentage  for  light,  heat,  rent, 
etc.,  is  not  forthcoming  from  the  sale,  but 
necessitates  a  heavier  margin  of  expense 
being  placed  on  goods  yielding  better  mar- 
gins. But  there  are  many  men  who  never 
take  the  above  items  in  when  calculating 
cost  of  their  goods. 

Many  men  of  small  capital  cripple  them- 
selves in  stocking  heavily  in  such  non-yield- 
ing profit  lines  as  binder  twine,  nails,  wire, 
etc.,  and  push  strongly  the  sale  of  same,  in 
some  cases  acting  as  if  they  considered  all 
cash  receipts  as  profits,  when  by  directing 
their  attention  and  energy  to  better  paying 
lines  a  more  profitable  trade  could  be  estab- 
lished, and  the  natural  demand  for  cut  staple 
lines  would  be  forthcoming. 

ARRANGEMENT   OF   THE  STORE. 

If  a  carefully  arranged  price  book  is  one 
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of  the  essentials  for  a  successful  business,  a 
methodically,  tastefully  arranged  store  is 
none  the  less  important.  The  proper  classi- 
fication and  concentration  of  different  lines 
of  goods  are  indispensable  to  transacting 
business  promptly  and  successfully.  There 
is  nothing  more  disappointing,  discouraging, 
yes,  even  disgusting,  than  to  enter  a  store 
where  the  rule  is  to  "  wash  the  windows 
once  every  six  months"  whether  they  need 
it  or  not,  and  see  goods  piled  up  in  rank 
confusion — hammers  and  wrenches,  tin 
egg  spoons  and  molasses  faucets,  thrown 
promiscuously  together.  Packages  of  bolts 
and  other  goods  with  the  corners  torn  open 
— to  save  the  trouble  of  tying  up  the  parcel 
again,  I  presume — are  strewn  over  the 
counters,  said  counters  being  dusted  by  the 
last  man  who  sat  on  them  (very  seldom 
otherwise  cleansed)  ;  nails  being  kicked 
around  the  floor,  boxes  pushed  into  the 
shelves  any  way,  with  samples  dangling  un- 
gracefully, and  chaos  reigns  supreme. 

The  amount  of  time  and  trade  lost — and, 
in  fact,  temper  too— in  hunting  for  goods  in 
a  stock  kept  like  this  is  incalculable.  Feel- 
ings of  the  very  opposite  nature  are  experi- 
enced on  entering  a  store  where  everything 
is  bright  and  shining,  the  windows  fairly 
speaking  their  invitations  in  their  cleanli- 
ness and  tasty  arrangements.  Here  the 
goods  in  the  shelves  are  kept  in  boxes  nicely 
sampled,  and  here  and  there  sample  boards 
of  specially  attractive  goods  meet  the  eye. 
Counters  are  clean,  glass  cases  are  shining, 
and  everything  bespeaks  cheerfulness  and 
industry.  Any  merchant  adopting  this  latter 
plan  has  found  it  a  paying  institution. 

Each  clerk  should  have  his  department, 
and  keep  it,  whether  it  be  dusting,  sweep- 
ing, cleaning  lamps,  stock-keeping,  window 
and  store  dressing,  etc.,  or  whatever  it 
might  be,  and  should  be  responsible  for  its 
being  properly  attended  to.  The  proprietor 
should  have  his  work  properly  defined  also, 
and  not  do  it  when  it  suits  him,  but  do  it 
systematically  and  carefully,  and  his  ex- 
ample will  go  far  towards  creating  an  in- 
terest in  his  clerks  with  regard  to  making 
each  of  their  departments  successful.  There 
are  many  other  minute  causes,  but  space 
will  not  permit  of  their  being  handled  in  de- 
tail, and  the  second  part  of  the  question 
demands  attention  : 

HOW  TO  AVOID   FAILURE. 

By  finding  out  and  repairing  the  defects. 
By  reducing  credit  accounts  as  much  as 
possible.  By  giving  strict  attention  to  col- 
lections, and  having  accounts  well  in  hand — 
for  it  does  not  matter  how  good  a  man  may 
be,  if  he  won't  pay  up  he  is  no  good  to 
you,  and  the  chances  are  that  his  cash  trade 
is  going  into  other  channels.  By  catering 
for  a  cash  trade.  By  having  a  cash  dis- 
count, and  keeping  it  well  before  the  pub- 
lic. By  buying  in  small  quantities,  and 
buying  often,  as  our  improved  transport- 
ation will  readily  permit  of  so  doing. 

By  taking  all  the  cash  discounts  possible. 


By  keeping  careful  watch  on  current  prices, 
raising  prices  of  your  goods  with  the  market, 
not  waiting  till  a  new  consignment  at  the 
advanced  rates  to  do  so  as  it  is  the  custom 
of  many. 

By  keeping  in  touch  with  your  customers, 
ind  being  thoroughly  conversant  with  their 
requirements.  By  taking  the  responsibility 
of  your  business  and  the  civility  to  your 
customers  upon  yourself,  not  leaving  it  to 
your  clerks,  for  "as  you  are"  so  will  your 
clerks  be. 

By  judicious  advertising — not  the  old,  long 
"rigmarole"  chestnuts  that  appear  in  some 
papers  from  year  to  year  like  old  "  land 
marks,"  but  something  new  and  bright  and 
changed  often.  By  the  free  distributions  of 
the  circulars  of  new  goods  sent  from  manu- 
facturers from  time  to  time.  All  these  com- 
bined, with  a  bright  and  tastefully  arranged 
store,  also  remembering  that  "  keeping  ever- 
lastingly at  it  brings  success." 


DON'T  WORK  WITHOUT  PROFIT. 

IT  is  doubtful  if  the  active  competition  now 
in  force  among  the  handlers  of  certain 
lines  of  goods  is  for  the  ultimate  or  even 
present  benefit  of  the  several  industries,  re- 
marks Hardware  Reporter.  In  many  cases, 
and  especially  among  the  contractors  for 
house  and  roofing  work,  the  goods  used 
therein  are  sold  at  cost  in  order,  as  the  con- 
tractors say,  to  keep  their  men  in  employ- 
ment and  provide  a  means  of  obtaining 
what  are  merely  wages  for  themselves.  This 
is  commendable  from  a  philanthropic  point 
of  view,  but  it  is  not  business  in  the  strict 
sense  of  the  term.  To  a  student  of  business 
relations  and  of  human  nature  alike,  it 
would  seem  as  if  the  best  way  to  provide 
for  the  needs  of  both  the  man  and  the  em- 
ployer is  to  ask  a  fair  price  for  the  work  in 
all  cases,  irrespective  of  other  competition. 
This  may  result  in  a  temporary  loss,  but  one 
that  will  be  more  than  regained  in  time. 

People  do  not  always  entertain  the  high- 
est respect  for  the  competency  or  the 
shrewdness  of  a  business  man  who  will  per- 
mit himself  to  be  driven  into  a  contract  that 
cannot  produce  a  profit,  and  they  are  very 
apt  to  think  that  he  will  be  slack  in  his  work 
in  order  to  compensate  for  the  loss  of  what 
he  had  been  accustomed  to  make  on  his 
contracts.  Working  without  a  profit  is  very 
poor  policy  at  the  best,  and  is  seldom  ex- 
cusable even  on  the  ground  of  a  keen  com- 
petition. It  not  only  disturbs  present  con- 
ditions but  establishes  a  basis  of  prices  that 
will  be  difficult  to  advance  when  there  is  not 
such  a  struggle  for  work.  When  a  house 
owner,  say,  pays  a  hundred  dollars  for  a  line 
of  work  which  was  accepted  at  that  figure 
because  of  a  seeming  trade  necessity,  he  is 
likely  to  gauge  further  contracts  in  accord- 
ance with  that  price  and  to  refuse  the  giving 
of  any  greater  amount.  The  remedy  for 
this  condition  of  affairs  is  indicated  in  the 
caption  of  this  article.  Let  every  worker 
apply  it  to  himself! 


A  NEW  MERCANTILE  AGENCY. 

John  W.  Lang,  wholesale  grocer  ;  Orville 
E.  Collins,  collector  ;  Herbert  B.Andrews, 
accountant;  Chas.  R.  Hammersby,  account- 
ant; W.  S.  Patterson,  detective,  all  of  To- 
ronto, have  applied  for  incorporation  as  the 
Union  Credit  and  Protective  Association  of 
Toronto,  Ltd.  Lang,  Collins,  Hammersby, 
Andrews  and  Patterson  to  be  first  directors. 
The  capital  stock  to  be  $95,000,  and  the 
purpose  of  the  company  will  be  the  collec- 
tion of  accounts,  etc.,  and  carrying  on  the 
business  of  a  collecting  and  mercantile 
agency;  also  to  purchase  stocks  in  trade  and 
book  debts  of  insolvent  debtors  and  wind  up 
their  estates,  or  enable  them  to  continue  in 
business,  as  the  case  may  require,  so  as  to 
protect  the  wholesale  trade  from  losses  and 
avoid  the  great  expense  of  winding  up 
estates  ;  and  to  hold  such  land  and  build- 
ings and  to  do  all  and  every  act  and  thing 
which  be  necessary  or  requisite  in  connec- 
tion with  such  business.  The  chief  place  of 
business  to  be  Toronto. 


A  FACTORY  FROM  BOHEMIA. 

The  Dominion  Government  has  received 
a  letter,  written  in  German,  from  Josef 
Wendler,  of  Haida,  Ober  Schlesian,  Ger- 
many, in  which  he  asks  information  respect- 
ing the  removal  of  his  large  Bohemian  glass 
factory  from  that  town  to  Canada.  He 
points  out  that  the  trade  of  his  house  is 
mainly  British  and  American,  but  the  heavy 
taxation  on  his  industry  in  Silesia,  and  the 
strong  socialistic  tendencies  of  the  country, 
are  interfering  so  disastrously  with  his  busi- 
ness that  he  is  desirous  of  removing,  with 
500  families  whose  heads  are  employed  in 
his  works,  to  this  country.  He  asks  for  full 
information  as  to  the  quantity  of  sand  and 
wood  to  be  obtained  and  what  facilities 
could  be  offered  toward  settling  here.  The 
letter  has  been  handed  over  to  Mayor  Cox, 
of  Ottawa,  who  will  endeavor  to  have  the 
council  take  action  in  the  direction  of  secur- 
ing the  factory  in  Ottawa.  The  manufacture 
of  Bohemian  glassware  requires  a  large 
quantity  of  wood,  as  the  furnaces  are  heated 
entirely  with  this  class  of  fuel,  and  the  Mayor 
states  that  the  sand  required  is  found  in 
endless  quantities  along  the  Gatineau  valley. 

THE   CONSOLIDATED 

PLATE  GLASS 

COMPANY  OF  CANADA  (Limited) 


HEAD  OFFICE: 

73  and  75  Wellington  Street  West,  TORONTO 
BRANCHES: 

MONTREAL,  LONDON.  OTTAWA. 

338  St.  Paul  St. 

Frank  J.  Phillips,  Toronto,  President. 

Wm.  R.  Hobbs,  London,  \  Vice-Presidents 

Alex.  Ramsay,  Montreal,       /  vice-rresiaents 

Correspondence  Solicited.  Estimates  Giver. 
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NO.  ONE 


WHITE  LEAD      B.  B.      WHITE  LEAD 

White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


For  samples  and  information  apply  to 


HENDERSON  &  POTTS 


Nova  Scotia  Paint  Works, 


Halifax,  N.S. 


Star  Cycle  Works 


Wolverhampton,  England. 


CYCLE   RACK   PATENTS  APPLIED  FOR. 

FOR  the  season  of  1894  these  celebrated  Cycles  will,  for  the  first  time,  be  obtain- 
able in  Canada.  Hitherto  the  entire  output  of  our  extensive  works  has  been 
taken  by  the  English  home  trade.  Large  additions  to  the  works  and  plant 
have  greatly  increased  our  facilities,  and  we  are  now  ready  to  supply  the  Canadian 
demand.  Due  consideration  has  been  given  to  the  importance  of  minimum  weight, 
but  we  are  not  prepared  to  risk  our  reputation  for  RELIABILITY  by  committing 
ourselves  to  an  extreme  course. 

We  have  adopted  a  larger  diameter  and  lighter  gauge  of  tubing  in  the  construction 
of  our  Frames  and  Handle  Bars,  improved  and  detachable  Brake-work,  further 
improvements  in  Ball  Head  and  Handle  Bar  adjustments,  Dust-Proof  Crank  Bracket 
and  Hubs,  a  narrow  Tread  in  conjunction  with  improved  Pedal  Attachment  and 
dished  Chain  Wheel,  special  patterns  in  Tubular  Seat  Pillar,  Foot  Rest,  Step,  Brake 
and  Steering  Lock;  all  chains  will  have  Hardened  Links  and  be  of  a  higher  class 
than  heretofore  ;  a  neater  and  more  effective  Chain  Adjustment  ;  Chain  Wheels 
specially  milled  to  secure  free  running  ;  Nuts  reduced  to  a  minimum  of  sizes,  with 
Box-Spanner  to  fit  same,  parts  interchangeable,  high  standard  of  finish  throughout. 


A.  A. 

51    Bay  Street. 


ALLAN   &  CO. 

Canadian  Agents,  TORONTO. 


GOLD  IiEflp 


Silver  Leaf,   Imitation  Gold  Leaf,  Aluminum  Leaf, 
Bronzes  (all  shades),  Chamois  Skins,  Tube  Colors, 


ETC.,  ETC. 


SANDERSON  PEARCV  *  (0.,  do  to  os  bay  St.,  TORONTO. 


THE    BEST 

Lawn    Mower 

IN  THE  MARKET. 


Improved  for  1894. 

10K  in,  Wheel. 

12,  14,  16,  18  and  20  in. 


Th< 


^ 


^o 


8P 


a> 


& 


Patented  in  England  May  15th,  1893 
"         "  Canada     "     29th,    " 
"         "  United  States  Dec.  12th,  1803 


For  Sale  by  all  Wholesalers. 


Manufactured  by  .... 

A.  R.  WOODYATT  &  CO. 

GUELPH,  CANADA. 
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MANUFACTURERS  IN  SESSION. 

REPRESENTATIVES  of  some  of  the 
Canadian  manufacturing  industries 
relating  to  iron  and  hardware  are 
meeting  in  Toronto  this  week. 

Among  those  present  from  outside  cities 
are  :  Cyrus  A.  Birge,  vice-pres'dent  of  the 
Canada  Screw  Co.,  Hamilton  ;  James  Peck, 
of  Peck,  Benny  &  Co.,  Montreal ;  Mr.  Whit- 
ten,  of  the  Ontario  Tack  Co.,  Hamilton; 
George  McAgeg,  of  the  Pillow,  Hersey  Co., 
Montreal;  the  E.  B.  Eddy  Co.,  Hull,  Que.; 
Cane  &  Sons  Mfg.  Co.,  Newmarket. 

The  discounts  on  tinned  and  black  rivets 
have  been  raised  from  55  per  cent,  off  to  55 
and  10  per  cent.  off. 

Large  sizes  of  wire  spikes  and  eave-trough 
nails  will  in  future  be  discounted  from  the 
regular  list,  and  the  list  will  be  based  on  the 
gauge  of  wire  from  which  the  nails  or  spikes 
are  made. 

It  was  decided  to  make  no  change  in  wire 
nails,  carriage  bolts  or  burrs. 

A  well  authenticated  rumor  is  going  the 
rounds  that  the  manufacturers  are  making 
an  effort  to  establish  a  better  price  on  nails. 

It  is  also  understood  that  there  is  a 
movement  on  foot  to  raise  the  price  of  horse 
nails.  "The  idea  now,"  said  Hardware's 
informant,  "  is  to  try  and  fix  prices  at  which 
retailers  shall  sell  horse  nails,  in  order  that 
they  may  have  an  equal  opportunity  with 
the  wholesalers  of  making  a  profit.  It  is  to 
be  hoped  that  when  the  prices  are  named 
the  retailers  will  join  in  the  movement  to 
establish  them  on  a  reasonable  basis.  W. 
M.  Mooney,  of  the  Canadian  Horse  Nail 
Company  is  now  in  Toronto,  conferring  with 
the  leading  retaileis,  with  this  end  in  view." 

The  members  of  the  Canadian  Wooden 
Ware  Association  decided  upon  some 
changes,  among  which  were  reductions  in 
the  price  of  pails,  tubs  and  wooden  pickle 
cans. 


PERSONAL    MENTION. 

NCOURTEMANCHE,Penetang,was 
in  Toronto  this  week.  He  reports 
•  trade  good. 

J.  Dorken,  representing  the  Vereinigte  de 
Pinsel  Fabriken,  and  other  German  houses, 
was  working  up  business  in  Toronto  this 
week. 

M.  Mayer,  who  has  sold  out  his  cutlery 
business  to  Samuel,  Benjamin  &  Co.,  will 
leave  for  New  York  next  week,  where  he  in- 
tends to  go  into  business  again. 

S.  Samuel,  with  M.  &  L.  Samuel,  Benja- 
min &  Co.,  who,  it  will  be  remembered, 
fractured  his  ankle  a  couple  of  weeks  ago  at 
the  Toronto  Athletic  Club,  is  back  to  busi- 
ness again,  although  he  has  not  yet  been 
able  to  throw  away  his  crutches. 

These  are  among  the  country  merchants 
who  have  been  in  Toronto  during  the  week: 


James  Hamilton,  Port  Credit;  Fred.  Hatch, 
of  Hatch  Bros.,  Whitby;  Mr.  Shurley,  of 
Shurley  &  Detrich,  Gait;  T.  Black,  of  E.  R. 
Patmore  &  Co.,  Elora;  W.  Cowan,  Burkton. 

W.  Padget,  of  Padget  &  Hay,  Unionville, 
made  one  of  his  regular  visits  to  Toronto 
this  week.  "  Trade,"  he  said,  "  has  been 
good  with  us  this  spring,  and,  although  there 
are  not  many  new  buildings  going  up  there 
has  been  a  good  deal  of  repairing  going  on, 
the  farmers  being  able  to  get  an  early  plant." 

Mr.  Little,  of  the  Goodell  Manufacturing 
Co.,  Antrim,  New  Hampshire,  was  in  To- 
ronto this  week.  He  has  about  closed  ar- 
rangements with  H.  S.  Howland,  Sons  & 
Co.,  whereby  the  latter  are  to  take  agency  for 
Canada  for  the  apple  parers  made  by  his  firm. 
"  The  Goodell  Co.  have  not  sent  many  ma- 
chines into  this  country  for  some  years  on 
account  of  the  low  prices  ruling  here,"  said 
a  representative  of  the  Howlands'  ;  "  but 
dow,  owing  to  the  dulness  in  the  States,  they 
have  decided  to  place  a  limited  quantity  of 
their  machines  with  us." 


AN  IMPROVED  FLUE  BRUSH. 

Rice  Lewis  &  Son  are  introducing  a  new 
pattern  of  steel  wire  flue  brush.  It  is  claimed 
to  have  several  advantages  over  the  old 
kinds,  principal  among  which  are  the  large 


collars  at  end  of  brush,  thereby  ensuring  bet- 
ter protection.  The  wire  composing  the 
brush  is  of  special  manufacture.  The  brush, 
although  of  high  grade,  is  being  sold  at  a  low 
figure. 


TARIFF  CHANGES. 

THE  following  changes  in  duties  were 
announced  bythe  Minister  of  Finance 
in  the  House  on  Tuesday  : 

Ingot  moulds,  bisulphate  of  soda  and  blast 
furnace  slag  were  placed  on  the  free  list. 

Silvered  glass  changed  to  27  l/i  per  cent., 
instead  of  30  per  cent.  Bevelled  silver  glass 
was  changed  from  35  per  cent,  to  32^  per 
cent. 

Brass  in  bars,  rods,  and  bolts,  drawn, 
plain,  and  fancy  tubing,  not  bent  or  other- 
wise manufactured,  in  lengths  of  not  less 
than  six  feet,  was  added  to  the  free  list. 

After  the  words  copper,  old  and  scrap, 
and  copper  in  pigs,  bars,  rods  and  bolts, 
was  added  "in  lengths  of  not  less  than  six 
feet." 

Wrought  iron  or  steel  pipe  fittings  and 
chilled  iron  or  steel  rolls,  35  per  cent,  ad 
valorem. 

Switches,  frogs,  crossings,  and  intersec- 
tions for  railways,  30  per  cent,  ad  valorem. 

Hammocks,  lawn  tennis  nets,  and  other 
articles  manufactured  of  twine,  n.e.s.,  were 
placed  in  the  30  per  cent.  list. 

Window  shade  rollers,  35  per  cent.;  win- 
dow shades,  in  the  piece  or  cut  or  hemmed 
or  mounted  on  rollers,  35  per  cent,  ad  valor- 
em, but  not  less  than  5c.  per  square  yard. 

Nitroglycerine,  giant  powder,  and  nitro 
and  other  explosives,  4c.  per  pound. 

Mosaic  flooring  of  any  material,  30  per 
cent,  ad  valorem. 

The  following  new  item  was  also  adopted: 
Canva«  and  sail  twine  of  hemp  or  flax,  used 
for  boat  or  ship  sails,  5  per  cent,  ad  valorem. 


A  "DEAL"  IN  CUTLERY. 

M.  &  L.  Samuel,  Benjamin  &  Co.,  of  To- 
ronto, have  purchased  the  stock,  brands  and 
special  rights  of  the  Toronto  Cutlery  Co. 
The  Toronto  Cutlery  Co.  has  worked  up 
during  the  past  five  years  an  excellent  trade 
in  this  particular  line,  having  given  almost 
exclusive  attention  to  that  branch  of  the 
hardware  business.  The  brands  will  con- 
tinue to  be  held  in  stock  by  M.  &  L.  Simuel, 
Benjamin  &  Co.,  and  which  are  all  well- 
known  to  the  trade,  especially  the  Non-XLL 
manufactured  by  Jos.  Allan  &  Sons,  of 
Sheffield. 


The  Ontario  Tack  Co. 

Manufacturers  of 

Wire  Nails 

TACKS,  SHOE  NAILS,  ETC. 


E.  Halliday,  of  Port  Perrv,  has  purchased 
the  general  stock  of  Thos.  Dawon,  Raglan, 
and  will  continue  business  there. 


Hamilton. 


Ontario. 
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SLAVES   OF   WEALTH. 

A.MAN  of  weak  will  power  is  apt  to  be- 
come, says  American  Artizan,  what 
is  termed  in  common  parlance  the 
slave  of  some  degrading  habit.  Drinking, 
gambling,  laziness,  nervousness,  hesitancy, 
may  grip  their  tentacles  so  powerfully  around 
his  life  that  he  is  powerless  to  resist  his  be- 
setting sin.  The  man  of  iron  will,  who  has 
perfect  self-control,  and  whose  nerves  neither 
prosperity  nor  adversity  can  effect,  and 
whose  course  in  life  has  been  fortunate,  is 
generally  quoted  by  moralists  and  others  as 
the  antithesis  of  his  weak  brother;  but  is  he 
not  after  all  as  much  a  slave  as  the  weak 
man  who  cannot  keep  away  from  the  bottle 
or  the  card  table  ?  Is  he  not  a  slave  to  ac- 
quisitiveness ?  All  his  life  your  powerful 
and  successful  man  has  been  slowly  accumu- 
lating a  fortune.  Year  by  year  his  financial 
status  becomes  stronger  and  his  wealth  of 
stocks  and  bonds  greater.  At  thirty  he  pays 
into  a  syndicate  to  buy  and  subdivide  a  small 
plot  of  ground  near  a  city.  At  forty  he  forms 
such  a  syndicate  himself,  only  on  a  more  ex- 
tensive scale.  At  fifty  you  see  him  in  close 
contact  with  New  York  capitalists,  London 
bankers  and  French  financiers.  Perhaps 
our  successful  man  has  devoted  himself  to 
manufacturing  rather  than  stocks  and  bonds. 
The  small  shop  where  he  first  started  out  in 
a  very  small  way,  doing  a  major  part  of  the 
work  himself,  and  hiring  but  one  assistant, 
has  grown  by  successive  stages  into  a  large 
shop,  a  small  factory  and  a  great  plant, 
with  branches  everywhere,  and  a  force  of 
thousands  of  employees. 

Your  successful  man  may  scorn  his  weaker 
brother  who  has  fallen  by  the  wayside  in  the 
great  battle  of  life,  and  yet  he  is  as  much  a 
slave  himself. 

The  habit  of  acquisition  grows  gradually, 
like  the  habit  of  drink,  and  it  is  a  common 
thing  for  men  once  under  its  dominion,  if 
urged  to  retire  and  rest,  to  say  that  it  is  too 
late;  that  if  they  break  off  the  habit  of  work- 
ing and  scheming  they  will  die  at  once.  And 
most  of  them  do. 

In  the  old  days,  when  an  ample  compet- 
ency had  been  acquired,  it  was  the  rule  for 
men  to  retire  and  leave  the  active  field  to 
younger  men.  The  passion  for  acquisition 
has  riveted  its  chains  upon  men  until,  now, 
they  retire  only  when  they  break  down  or 
die. 

None  the  less  are  those  of  them  who  stop 
to  think  at  all  aware  of  their  slavery — pain- 
fully aware  of  it — and  yet,  like  the  drink  vic- 
tim, or  the  morphia  victim,  or  the  pleasure 
victim,  they  are  powerless  to  break  the 
chains. 


J.  C.  A  WELCOME  VISITOR. 

J.  Cameron,  representing  The  Hardware 
Merchant,  The  Canadian  Grocer, 
Books  and  Notions,  The  Dry  Goods 
Review,  and  The  Printer  and  Pub- 
lisher, is  in  the  city.  Mr.  Cameron  is  one 
of  the  most  energetic  business  men  that 
comes  this  way.  He  is  a  welcome  visitor  in 
every  city,  town  and  village  in  the  west. — 
Advertiser,  London. 


USTIE^V 


Steel  Creamer  Tap 

ALL  PARTS  RETINNED 


Superior  to  Lead  taps 
and  much  cheaper. 


THOS.  DAVIDSON 


HO. 

MONTREAL 


BRUSHES 


Painters' 
Household 
Toilet 
Stable,  etc. 


No  article  handled  by  the  Hardware  trade  requires  more 
judgment  in  buying  than  Brushes.  The  easiest  way  is  to 
go  to  the  reliable  manufacturer  and  get  value  for  your  money 
and  goods  that  will  suit  your  customers.  We  will  do  our 
best  to  serve  you  well  and  honestly. 

CHAS.  BOECKH  &  SONS,  manufacturers.  TORONTO 


'P  LIQUID 


GLUE 


S    THE     BEST 


THE  ART  METROPOLE,  Agents. 

131  Yonge  Street,  TORONTO. 
OUR  SALES  OF 

»  Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  other 
Try  it  and  be  convinced 


"BURHAM 


Sole  Consignees  for  Canada, 


IWRAE  &  CO.,  OTTAWA 


Books  for  Retailers 

Published  for  the  good  of  the  trade. 


Ideas  for  Hardware  Merchants 

As  its  name  implies  it  is  full  of  ideas 
for  the  retail  hardware  merchant. 

PRICE,  50  CENTS  (Half  Price) 

Buying,  Handling  and  Selling  of  Tea 

Being   the    experience   of    the    most 
prominent  and  successful  merchants. 

PRICE,    25    CENTS' 

Pitfalls  of  the  Dry  Goods  Trade 

This  is  another  batch  of  Prize  Essays 
full  of  valuable  information. 

PRICE,  10' CENTS 

Sent,  postpaid,  on  receipt  of  price. 


HARDWARE   MERGHANT 

TORONTO. 
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HARDWARE. 


MONTREAL   MARKETS. 

Montreal,  June  i,  1894. 

HARDWARE. 

THE  week  has  been  much  duller  in 
general  hardware,  and  the  volume  at 
present  passing  is  small.  This  is 
largely  attributed  to  the  excessively  rainy 
weather,  the  fact  of  one  or  two  holidays  in- 
tervening, and  the  uncertainty  caused  by 
tariff  tinkering.  As  a  consequence,  there  is 
nothing  special  to  report  in  any  line,  as  busi- 
ness in  all  is  restricted  to  the  very  smallest 
hand-to-mouth  movement.  Up  to  the  pres- 
ent week  dealers  generally  admit  that  con- 
sidering all  the  conditions,  the  turnover  has 
been  fair,  but  that  the  current  week  has  been 
a  very  disappointing  one  indeed.  Payments 
are  not  what  they  ought  to  be,  either.  In  the 
matter  of  values  no  change  is  noted  in  any 
of  the  leading  lines. 

Wire — There  is  very  little  doing  in  wire, 
either  in  plain,  barbed  or  other  kinds. 

Rope — Business  in  this  line  has  not  been 
brisk,  but  an  advance  in  prices  of  %c.  all 
round  has  been  one  of  the  leading  features 
of  the  week.  Si^al  has  advanced  %c.  to  ic, 
and  pure  manilla  Xc->  recent  sales  of  sisal 
having  transpired  at  7  to  7^c.  for  7-16  and 
upward,  and  pure  manilla  9%c.  for  7-16  and 
upward,  and  9?/c.  for  smaller  sizes.  We  ad- 
vance our  quotations  accordingly.  Sisal, 
7  to  7/4c.  for  7-16  and  upwards,  and  14c.  for 
deep  sea  line.  Pure  manilla,  9XC-  f°r  7-J6 
and  upwards,  9^c.  for  smaller. 

Cutlery — There  is  only  a  moderate 
sorting  trade  in  staple  lines  of  pocket  cutlery 
to  note  this  week.     Other  lines  are  inactive. 

Cut  Nails — Though  advices  speak  of 
advances  by  a  western  maker  there  is  no 
change  in  spot  price  of  nails,  and  leading 
makers  here  disclaim  any  intention  of  any. 


Business  is  very  dull  at  the  former  basis, 
$1.80,  and  no  doubt  this  would  be  cut  in  the 
case  of  a  round  lot 

Wire  Nails— There  is  no  change  in  wire 
nails,  and  what  business  there  is  is  restricted 
to  a  small  trade  in  five  keg  lots  or  so  of  the 
staple  sizes. 

Horse  Nails — Prices  unchanged,  and 
the  article  practically  motionless. 

Horseshoes — Remain  dull  as  before. 

Tacks — Continue  inactive  and  unchanged. 

Green  Wire  Cloth,  etc.— There  is  a 
fair  trade  in  a  moderate  jobbing  way,  and 
same  is  to  remark  about  wire  screen  doors, 
etc. 

Chain — Only  a  small  business  doing 
under  a  light  demand  for  coil  and  trace 
chain. 

Ware — Quietness  is  to  note  in  this  line 
this  week,  there  being  only  a  few  straggling 
orders  for  Peerless  and  white  ware. 

Sporting  Goods — Remain  featureless. 

Tools — Business  is  rather  quieter  than  it 
was,  and  only  a  few  lots  of  lawn  mowers  and 
some  small  parcels  of  harvesting  and 
gardening  tools  have  changed  hands. 

Plumbing  Supplies — No  improvement 
to  report. 

Builders'  Supplies— There  is  little  or 
no  business  doing  in  this  line. 

Hinges — There  has  been  some  lots  of  T 
and  strap  hinges  moving  but  business  is 
very  small. 

Naval  Stores — There  has  been  very 
little  change  in  naval  stores. 

Turpentine— Israther easier  at  46  to47c. 
We  quote:  Turpentine,  46  to  48c. ;  resins, 
$2.5010  $5, as  tobrand;  coal  tar,$3  25to$375; 
cotton  waste,  5  to  7c.  for  colored,  and  7  to 
ioc.  for  white  ;  oakum,  1%  to  7%c. ;  and 
cotton  oakum,  10  to  12c. 


Cement — Since  our  last  there  has  been 
a  rather  better  movement  in  cement  under 
an  improved  demand,  both  from  local  and 
Western  buyers.  Values  are  steady  and 
unchanged,  several  round  lots  changing 
hands  at  last  week's  basis.  We  quote  spot 
prices  at  $2  to  $2.10  for  English  brands,  and 
$1.85  to  $1.95  for  Belgian,  and  to  arrive, 
English  brands  $2,  and  Belgian  $1.80  to 
$1.90. 

Firebricks — Demand  for  firebricks  con- 
tinues good,  and  the  market  has  ruled  fairly 
active  at  $15.5010  $19.50  per  1,000,  as  to 
brand. 

METALS. 

The  fact  of  the  coal  strikes  is  said  to  have 
occasioned  a  firmer  feeling  up  west,  but  if  so, 
such  a  change  in  disposition  is  lacking  on 
the  market,  and  offers  of  Canadian  pig  have 
been  made  and  accepted  at  the  former  low 
prices.  Western  buyers  can  therefore  de- 
pend on  having  their  wants  filled  at  this  end 
in  the  event  of  any  radical  advance  in  tbe 
price  of  American  pig  iron. 

Pig  Iron — The  absolute  scarcity  of  pig 
iron  here  has  led  to  further  sales  of  Scotch 
pig  iron  here,  300  ton  lots  of  Summerlee  be- 
ing placed  at  $18.70.  In  Canadian  brands 
No.  1  Siemen  and  No.  1  Ferrona  are  freely 
offered  at  former  prices,  viz.,  $16.75  t0  $'7 
respectively,  while  round  lots  of  both  have,  it 
is  said,  been  turned  over  at  a  considerable 
concession  on  these  prices. 

Bar  Iron — There  is  no  change  in  bar 
iron  which  continues  dull,  ranging  fiom 
$1.70  to  $1.75  as  to  quantity. 

Scrap  Iron— There  are  ample  supplies 
of  wrought  scrap  offering  here  at  $15  to  $16 
with  demand  quiet. 

Sheet  Iron — This  line  presents  nothing 
new  except  that  it  is    stated  that  American 


GASOLINE  STOVES 

New  Process  and  Single  Generator  styles,  with  all  up-to-date 
improvements.    These  Stoves  are  simply  perfect. 


SEND   FOR   CIRCULAR  AND   PRICES. 


THE  McCLARY    MFG.  CO. 


London. 


Toronto. 


Montreal. 


Winnipeg. 


Vancouver. 


GUARANTEE 


FROM    THE 


DRONTO  CUTLERY  COMPANY 


Toronto, i8g 


To  M. f+s     ' 

PVe  herefy  cfoitk^jfrize  you  to 

rht au    tiSsBmring  the    brand  of 


WARRANT  every  Knife  b< 
Messrs.  foseph  Allen  (2^  tSWsK 


TRADE 


MARK 


<* 


S?>         <y*     A^UEN  JpBONS 
*  /V         ^^hefhpSd,   eng. 


GPSEBft' 


^  °" ff> 


**/^£  0ree  to  REPLACE  any  Knife 

found  soft  or  4%$  tendered  to  hold  an  edge. 

We  dov\  OJPwarrant  them  against  mis-use  or  breakage, 
EXCEPT  from  fl_AWS. 

Each  blade  is  made  of  Wardlow  s  best  Ctttlery  Steel,  and 
HAND  hammered  from  the  bar. 

Respectfully, 

TORONTO  CUTLERY  COMPANY 


Signed. 


Witnessed. 
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MONTREAL  MARKETS— Continued. 

importations  are  being  brought  on  this  mar- 
ket.   Prices  remain  as  before,  $2.34  to  $2.40. 
Hoops  and  Bands — This  line  is  dull  at 
$2.30. 

Steel — A  moderate  movement  is  to 
note.  We  quote  :  Best  cast  steel,  g'A  to 
12c;  spring,$2.5o;  tire,  $2.50 to  $2.75;  sleigh 
shoe,  $2.40;  round  machinery  steel,  $3. 

Galvanized  Sheets — There  is  little  local 
demand  for  these,  and  heavy  importations  of 
American  goods  in  the  west  is  preventing 
any  call  from  that  quarter.  We  quote  : 
4'4  to  5c.  for  ordinary  brands  ;  More- 
wood,  6  to  6Xc ;  tinned  sheets,  coke,  No. 
24,  6  to  6#c.;  No.  26,  6}i  to  6^c,  and  the 
usual  extra  for  larger  sizes. 

Tin  Plates — There  is  little  movement 
in  these  from  stock  on  spot,  but  further  sales 
of  cokes  to  arrive  are  noted  less  than  $2.0.0. 
We  quote  cokes  $2.95  to  $3,  and  charcoals 
$3.35  to  $3.50  according  10  brand. 

Canada  Plates — There  is  not  much  act- 
ivity to  note  in  this  line,  but  further  sales  are 
noted  at  $2.25,  and  we  quote  $2.25  to  $230. 
Copper — There  is  no  activity  to  report  in 
copper,  which  is  unchanged  at  9^  to  10c. 

Tin — Only  a  quiet  trade  doing  at  18  to 
19c. 

Spelter — There  is    no  life   in  this  line, 
which  is  nominally  steady  at  $4.50  to  $4.75. 
Antimony — Inactive  and  unchanged  at 
ioji  to  12c. 

Lead — The  lead  market  continues  easy, 
and  we  shade  our  quotations  a  trifle  to  $2.60 
to  $2.75. 

Sheet  Zinc — Featureless,  with  prices  as 
before  at  $5  to  $5  25. 

PAINTS  AND  OILS. 
Business  in  this  line  continues  quiet,  and 
there  have  been  few  changes  to  note.  Lin- 
seed oil  has  a  rather  firmer  tendency,  and  a 
trifle  higher  price  has  been  realized  in  some 
cases.  Leads  and  colors  are  unchanged. 
We  quote  :  Choice  brands  white  lead, 
Government  standard,  $4.75;  No.  1,  $4.50; 
No.  2,  $4-25  ;  No.  3,  $4  ;  No.  4,  $3.75;  dry 
white  lead,  4^c;  red  lead,  pure,  4#c.;  do., 
No.  I,  4c;  zinc  white,  pure,  $7.25;  No.  1 
J6.25;  No.  2,  $5.25;  glass,  $1.25  first  break; 
$1.35  second  break,  per  50  feet;  $3.25  for 
first  break  per  100  feet  ;  linseed  oil,  round 
lots,  raw,  54  to  55c,  boiled  57  to  58c,  seal 
oil,  42  to  44c. 

GLASS. 
There  is  little  or  no  change  in  glass,  which 
is  only  moving  in  a  small  way.  We  quote 
$1.25  for  first  break;  $1.30  second  break,  per 
50  feet ;  $3  25  for  first  break  per  100  feet  ; 
putty  in  bulk,  $1.85. 

PETROLEUM. 
The  petroleum  market  has  shown  no  im- 
provement or  change  during  the  past  week. 
A  fair  volume  of  business  is  reported, 
but  sales  are  in  small  lots  to  fill  actual 
requirements.  Prices  are  steady.  We 
quote  as  follows:    Canadian  refined  at  11c. 


in  shed  in  Montreal  for  round  lots,  and 
12c.  for  small  quantities.  American  petro- 
leum, 1445c.  in  car  lots,  iSJi'c.  in  10-barrel 
lots,  isKc  in  5-barrel  lots,  and  16c.  for 
single  barrels,  net  cash  ;  American  benzine, 
23  to  25c.  ;  Canadian  benzine,  io^c  Petro- 
lea  ;  I2^c.  Montreal. 

HIDES. 

Since  our  last  the  market  for  green  hides 
has  been  without  any  feature  of  importance. 
Receipts  have  been  light,  but  the  demand 
continues  slow  and  prices  are  unchanged. 
Lambskins  are  increasing  as  the  season 
goes  on.  Calfskins  are  dull  and  unchanged. 
We  quote  :  No.  1,  3Hc;  No.  2,  2j£c;  and 
No.  3,  ilAc;  steers',  5  to  5^c;  lambskins, 
15  to  20c.  sheepskins,  75  to  80c.  ;  and  calf- 
skins, 5c. 

TALLOW. 

The  tallow  market  is  quiet  and  easy,  with 
prices  tending  downward.  There  has  b<»en 
some  enquiry  for  round  lots,  but  as  buyers 
are  bidding  %c.  lower  than  previous  sales, 
holders  will   not   let   go.     We  quote  6%  to 

ASHES. 

The  ashes  market  remains  unchanged 
with  little  business  to  note.  We  quote  : 
first  pots,  $4.10  to  $4. 1 5  ;  second,  $3.60  to 
$3.65  ;  pearls,  $5.40  to  $5.50. 


ES'  J||  PA 


METALLIC  ROOFING  G'<5 

,       TORONTO  :-iJi 

LLUSTRATEO      CATALOGUE      ■ 
FREE 


STEELLAfiffiG 


the  essentials  of  paint  manufacture  are 
known  from  one  end  of  the  Dominion  to  the 
other  by  the  trade. 

Henry  Clarke,  of  London,  England,  a 
partner  in  the  well  known  firm  of  Mander 
Bros.,  varnish  manufacturers,  was  in  town 
last  week.  He  is  on  a  trip  round  the 
world,  and  during  his  stay  here  was  a  guest 
of  Sir  Donald  Smith. 


MONTREAL  TRADE  NOTES. 

Advices  from  Great  Britain  state  that  the 
pig  iron  market  is  very  easy  in  tone. 

Coke  tinplate  to  arrive  is  being  quoted  to 
importers  here  at  considerably  under  9?. 

W.  M.  McNally  &  Co.  have  made  some 
large  shipments  of  cement  and  firebrick  to 
the  west  this  <veek. 

Francis  Hyde  &  Co.  are  now  engaged  in 
forwarding  their  large  order  for  cement  for 
the  works  of  the  Soulanges  canal. 

Drummond,  McCah  &  Co.  have  placed 
some  round  lots  of  Ferrona  pig  iron  in  the 
west.  Canadian  pig  can  now  compete  with 
anything  in  the  matter  of  price  and  quality. 

Receipts  of  cement  during  the  past  week 
were  7,000  casks  of  English  and  2,200  casks 
of  Belgian,  making  a  total  tor  the  season  so 
far  of  15,250  casks  English  and  7,625  casks 
Belgian. 

W.  H.  Co'.tingham  &  Co.,  are  just  now 
receiving  large  supplies  of  Louis  Berger  & 
Sons'  Paris  green,  and  their  travelers  are 
offering  these  well  known  goods  now  for 
prompt  shipment. 

Theagentofa  Buffalo  house  was  in  Mont- 
real this  week  offering  brands  of  American 
pig  iron,  which  he  said  was  equal  to  the 
best  Scotch,  at  $12  per  ton  f.  o.  b.  on  the 
cars.     This  of  course  was   exclusive  of  duty. 

The  Wm.  Johnson-Dickson  Co.  are  push- 
ing their  well-known  brand  of  "Bulldog" 
paints.  These  paints  are  all  manufactured 
under  the  personal  supervision  of  Wm. 
Johnson,  whose  capacity  and  knowledge  of 


TORONTO    MARKETS. 

Toronto,  June  1st,  1894. 

HARDWARE. 

TRADE  is  not  so  brisk  as  it  was,  orders 
sent  in  by  travelers  being  considerably 
smaller.  House  furnishings  are  going 
out  nicely,  and  the  demand  for  lawn  mowers 
is  kept  up  well.  Sporting  goods  are  showing 
slight  signs  of  improvement,  and  carvers  in 
cases  are  experiencing  a  better  sale. 
Scythes  are  beginning  to  move,  and  there 
are  a  good  many  wool  shears  going  out. 
Poultry  netting  and  green  wire  cloth  are 
showing  signs  of  the  approach  of  the  end  of 
the  season  as  far  as  jobbers  are  concerned. 
A  feature  of  the  trade  is  a  scarcity  in 
oiled  and  annealed  wire  and  wire  nails, 
jobbers  experiencing  great  difficulty  in  get- 
ting supplies  to  fill  orders.  Some  of  the 
manufacturers  are  meeting  in  Toronto  this 
week,  and  some  changes  have  been  made, 
particulars  of  which  are  found  elsewhere. 
An  increase  has  been  made  in  the  discounts 
on  lead  pipe. 

Wire — The  demand  for  barbed  and  truss 
wire  is  not  so  good  as  it  was  a  few  weeks 
ago,  and  in  oiled  and  annealed  wire  the  job- 
bers find  it  d:fficult  to  supply  the  demand, 
being  unable  to  procure  a  sufficiency  from 
the  manufacturers. 

Rope — Previous  prices  still  rule,  although 
the  jobbers  were  counting  upon  an  advance. 
There  is  still  a  fair  amount  going  out.  We 
quote  :  Sisal,  7-16  in.  and  larger,  6%c;  X, 
5-16,  Y%  in.,7Xc;  Manilla,7-i6  in. and  larger, 
9  to  9#c;  X,  5-i6,  H  >d-»  9'A  to  9#c. 

Cutlery — There  is  a  fairly  good  trade 
doing,  the  feature  being  a  demand  for  carv- 
ing sets,  presumably  for  presents  for  June 
weddings. 

SPORTING  Goods — Are  begining  to  open 
up  a  little  again,  but  the  volume  of  business 
does  not  yet  amount  to  much. 

Cut  Nails— A  fair  trade  is  reported  and 
prices  are  being  maintained  a  little  better 
than  they  were,  although  quotations  are  still 
$1.80  for  car  lots,  and  $1.85  for  smaller 
quantities. 


HARDWARE 
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MA  RKSTS—  Continued 

Wire  Nails — Demand  is  exceptionally 
good  in  this  line,  but  manufacturers  are  in 
the  same  position  as  the  wire  men,  being 
behind  in  their  orders,  and  there  has  been  a 
great  deal  of  delay  in  shipment  of  full  quan- 
tities ordered  by  customers  in  consequence. 
Discounts  are  unchanged  at  75,  10  and  5  per 
cent.,  shipment  in  10  keg  lots  being  prepaid. 

Horse  Nails — There  is  a  little  business 
doing,  but  it  does  not  amount  to  much.  We 
quote  as  before  :  "  C  "  60  per  cent.,  and 
"BB"  and  "  M  "  60  and  2%  per  cent. 

Green  Wire  Cloth— Trade  is  keeping 
up  fairly  well,  but  so  far  jobbers  have  not 
had  any  difficulty  in  supplying  all  sizes 
called  for.  We  still  quote  $1.85  per  100 
square  feet. 

Screen  Doors  and  Windows— Trade 
in  this  line  has  fallen  off  owing  to  the  cold 
weather,  and  jobbers  have  still  a  lot  on  hand, 
but  a  reaction  is  looked  for  as  soon  as 
warmer  weather  sets  in  again. 

Tacks — Trade  in  this  line  has  not  been 
nearly  as  good  as  the  two  past  seasons  for 
some  unaccountable  reason. 

Chain — Coil  chain  is  quiet  and  featureless, 
and  there  is  nothing  of  interest  in  other 
kinds  worthy  of  mention. 

Horseshoes — A  few  are  being  called  for 
daily,  but  trade  cannot  be  said  to  have  im- 
proved. No  large  quantities  are  being 
called  for. 

Ware — The  improved  demand  previously 
noted  has  been  maintained,  but  white  ware 
has  yet  to  show  a  similar  inclination. 

Lawn  Mowers — Shipments  have  been 
going  out  freely,  both  in  Canadian  and 
American  makes  ;  in  fact  for  the  latter  it  has 
been  necessary  to  send  repeat  orders  owing 
to  their  being  so  much  cheaper  than  the 
Canadian,  although  not  as  well  finished. 

Plumbers'  Supplies — Country  trade  is 
keeping  up  well,  but  city  trade  is  still  quiet. 

Lead  Pipe — The  discounts  have  been 
changed  from  25  per  cent,  to  30  per  cent,  in 
small  lots  and  from  25  and  10  per  cent,  in 
ton  lots  to  30  and  10  per  cent. 

Builders'  Supplies— Demand  has  in- 
creased a  little  on  country  account,  but  in 
the  city  business  is  still  exceedingly  dull. 


Milk  Can  Trimmings— An  occasional 
order  is  still  being  received,  although  the 
season  is  over. 

Clothes  Wringers— Figures  have  been 
reduced  $1  per  dozen  where  full  cases  are 
taken.     Demand  continues  good. 

Harvesting  Tools— Trade  is  keeping 
up  well  in  this  line,  and  up  to  the  present 
compares  favorably  with  last  season. 

Hinges— Trade  has  fallen  off  consider- 
ably in  barn  door,  and  "T"  and  heavy 
strap  hinges.  An  improvement  is  expected, 
however,  in  the  course  of  the  next  few 
weeks. 

Tar,  Etc. — There  is  a  fair  trade  doing. 
We  quote  :  Roofing  pitch,  $2.50  per  brl.; 
pure  coal  tar,  $4  per  brl.;  refined  coal  tar, 
$4.50  per  brl.;  XXX  refined  coal  tar  in  quart 
tins,  $1  per  doz. ;  best  Southern  pure  tar,  $6 
per  brl.  and  75c.  per  doz.  pint  tins;  pine 
pitch,  $2.75  per  brl. 

Cement,  Etc. — Business  fair.  We  quote : 
Portland  cement  (English),  $3  per  brl.;  New 
Brunswick  plaster  pans,  $2  per  brl.;  Can- 
adian water  lime,  $1.25  per  brl. 

Firebrick,  Etc. — Scotch  fire  brick, $3.25 
per  100;  Scotch  fire  clay,  $1  per  100  lbs. 
METALS. 

There  has  been  no  material  change  in 
metals.  Trade  is  still  handicapped  to  some 
extent  by  the  coal  strikes. 

Pig  Iron— Market  is  still  slow,  the  users 
of  pig  iron  being  doing  scarcely  anything, 
and  the  price  of  American  iron  has  fallen  so 
low  that  that  article  has  practically  control 
of  the  Canadian  market  at  present,  the  pro- 
portion of  domestic  and  foreign  selling  be- 
ing small  compared  to  what  is  coming  in 
from  across  the  lines.  A  few  small  orders 
at  quotations  are  reported  as  being  from 
Western  Ontario.  We  quote  :  Summerlee, 
$20  to  $20.50;  Carnbroe,  $19  to  $19.50; 
Siemen's,  $18  to  $18.25. 

Bar  Iron — Prices  are  still  ruling  at 
$1.85, Toronto,  and$i. 75, Montreal.  Business 
keeps  quiet. 

Sheet  Iron — There  has  been  a  falling 
off  in  the  movement  in  sheet  iron,  demand 
now  being  only  fair,  but  prices  are  being 
held  at  virtually  last  week's  prices.  Tinned 
iron  is  going   out  fairly  well  at  quotations. 


We  quote  as  before  :  8  to  16  gauge, 
$2.50;  18  ditto,  $2.25;  20  ditto,  $2.25; 
22  to  24  ditto,  $2.35  ;  26  ditto,  $2.45  ;  28 
ditto,  $2.65  ;  tinned  sheet  iron,  Gorbal's,  26 
gauge,  5>£c.  per  lb.;  22  to  24  gauge,  6>^c.; 
16  to  20  gauge,  b%c. 

Iron  Pipe — While  a  good  trade  has  been 
done,  orders  have  been  small.  No  carload 
lots  appear  to  have  changed  hands.  We 
quote  6j%  to  70  and  10  per  cent. ;  galvanzed 
iron  pipe,  47  to  50  per  cem 

Boiler  Tubes — There  is  a  fair  quantity 
going  out  at  former  quotations.     We  quote 
iX  inch,  7c;  i]/2  inch,  7%c;  1%  inch,  8c. 

2  inch,  8^c.  ;  2#  inch,  9c;  2>£  inch,  9^c. 

3  inch,  n^c;  y/z  inch,  14c;  4  inch,  19c. 
Sheet    Steel— Trade  is  moderate  only, 

a  number  of  American  firms  selling  direct 
to  Canadian  consumers.  We  quote  :  8  to 
16  gauge,  $2.75  per  100  lbs.;  18  to  20,  $2.65  ; 
22  to  24,  $2.85  ;  26,  $3.10. 

Galvanized  Iron — Business  has  picked 
up  a  good  deal  during  the  past  week,  and 
quite  a  number  of  case  lots  have  been  for- 
warded. Import  orders  are  being  freely 
taken.  We  quote  4%  to  4^"c.  for  28  gauge 
in  case  lots. 

INGOT  Tin— Is  in  fairly  good  demand, 
although  the  volume  of  business  is  not  as 
large  as  a  short  time  ago.  Prices  are  same 
as  quoted  last  week.  Ton  lots  are  going  out 
at  i8^c,  and  small  lots  at  19^  to  20c. 

Ingot  Copper— Only  a  few  shipments 
have  gone  forward  during  the  week,  and 
while  several  good  contracts  have  been 
booked  lately,  they  have  been  for  smaller 
quantities  than  usual.  Prices  are  unchanged 
at  10  to  ioj£c.  in  cask  lots. 

Sheet  Copper— Is  in  little  better  de- 
mand, and  prices  rule  from  15  to  17c.  accord- 
ing to  price  and  quality. 

Zinc  Spelter — Enquiries  have  been  con- 
fined to  small  lots.  We  quote  :  Foreign,  /\% 
to  &,%Q.  ;  domestic,  4  to  4^c. 

Corrugated  Iron— Business  continues 
good  at  unchanged  prices.  We  quote  : 
"  Owl "  brand  from  genuine  steel  plates,  zinc 
coated,  $4.25  to  $6  per  square  ;  painted  steel, 
same  brand,  $3  to  $4.75  according  to  guage. 

Tin  Plates — These  have  shown  some  im- 
provement,  especially   in   the   larger  sizes, 


Best  Value 


on   Earth. 


These  are  the  Furnaces  that  secure  the 
trade  for  dealers  who  handle  them. 
They  have  no  rivals  but  many  imitators. 


Clare  Bros.  &  Co. 


....Preston,  Ont, 
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20  x  28,  both  in  coke  and  charcoal.  Prices 
rule  from  $3. 50  to  $3.75  per  box  (or  I.C. 
charcoal,  and  $3.25  to  $3.35  for  coke. 

Terne  Plates — The  demand  is  increas- 
ing, and  prices  now  rule  from  $6.50  to  $6.75 
per  box  for  I.C. 

Sheet  Zinc — Trade  continues  quiet  and 
featureless  at  4^  to  5c.  in  cask  lots. 

Hoops  and  Bands— Trade  is  still  quiet, 
although  shipments  have  been  larger  this 
week  than  for  some  time.  English  is  being 
quoted  at  $2.30  to  $2.40  base  price,  and  Am- 
erican steel  at  $2. 

Canada  Plates — Shipments  from  stock 
are  exceedingly  small,  but  import  orders  are 
being  freely  taken  at  $2.35  for  good  half 
polished  and  for  all  bright  at  $2.85  to  $2.95 
according  to  quality.  Half  polished  from 
stock  is  quoted  at  $2.50  to  $2.60. 

Solder — Business  is  keeping  up  well 
with  prices  held  at  last  week's  quotations, 
namely,  13/^  to  14c.  forguaranteed  half-and- 
half,  with  commoner  brands  lower  according 
to  composition. 

Pig  Lead — There  is  not  much  doing  and 
prices  are  unchanged  at  z%  to  2^c. 

Antimony — Therehavebeen  afew  orders 
shipped  this  week,  but  trade  on  the  whole 
continues  dull  in  this  line  at  <)%  l0  IOC-  for 
Cookson's. 

Belting — Trade  is  fairly  good  at  un- 
changed prices. 

OLD  MATERIAL.. 

•  Business  has  improved,  and  a  slight  ad- 
vance is  reported  in  the  price  of  scrap  rubber 
and  dry  bones.  We  quote  prices  paid  by  deal- 
ers as  follows  :  Agricultural  scrap,  50c.  per 
cwt;  machinery  cast,  5oc.percwt.;  stove  cast 
scrap,  30  to  35c.  ;  No.  1  wrought  scrap,  40c. 
per  cwt.  ;  N0.2,  including  sheet  iron,  hoop 
iron  and  mixed  steel,  10c;  new  light  scrap  cop- 
per 6%  to  7c;  heavy  scrap  copper  7% 
to  7^c. ;  old  copper  bottoms  6  to  6^c; 
light  scrap  brass  4c;  heavy  yellow  scrap 
brass  6c;  heavy  red  scrap  brass,  6  to 
6^c;  scrap  lead,  il/z  to  ij^c;  scrap  zinc, 
\%X.o  i%c;  scrap  rubber,  3  t0  3Xc;  coun- 
try mixed  rags,  60  to  75c.  per  100  lbs.;  clean 
dry  bones,  50  to  60c.  per  100  lbs.  ;  borings 
and  turnings,  10c. 

GLASS. 

Shipments  are  now  arriving  freely,  and  it 
will  only  be  a  matter  of  a  few  weeks  before 
stocks  will  be  complete.  In  the  meantime 
shipments  to  the  country  are  small,  as  most 
of  the  merchants  are  receiving  their  import 
orders.  Trade  is  therefore  of  an  assorting 
nature,  except  with  the  dealers  who  had  not 
placed  import  orders.  Prices  are  unchanged 
at  $1.20  to  $1.25  for  first  break.  For  plate- 
glass  the  demand  has  fallen  off  somewhat 
in  the  city,  but  there  are  a  few  enquiries 
from  the  country. 

PAINTS  AND  OILS. 

The  linseed  oil  manufacturers  have  ad- 
vanced prices  ic.  per  gallon,  but  jobbers  are 
still,  with  perhaps  an  exception  here  and 
there,  selling  raw  at  53  to  53K0,  and  boiled 


at  56  to  56^c.  per  gallon.  Demand  is  fairly 
good,  but  jobbers  are  not  anxious  to  push 
business  at  present  prices.  White  lead  is  in 
fair  demand  only  at  4^  to  4^c.  Turpen- 
tine is  going  out  fairly  well  at  41  to  42c, 
although  some  claim  to  be  getting  ic.  more 
than  prices  here  quoted.  Trade  in  Paris 
green  has  been  curtailed  somewhat  on  ac- 
count of  the  cold  weather,  a  few  lots  only  go- 
ing out.  There  is  some  delay  in  the  deliv- 
eries of  English  Paris  green.  We  quote  at 
I2}4c.  in  drumsand  14^  to  15c.  in  packages. 
Putty  is  quiet  at  $1.90  to  $2  in  bladders,  and 
$1.80  to  $1.90  in  bulk.  Castor  oil  is  quiet  at 
6%  to  6^c.  in  case  lots  and  7c.  in  single 
tins.  Refined  seal  oil  is  quoted  at  58  to  59c. 
per  gallon  in  barrels.  There  is  a  good  de- 
mand for  the  higher  class  of  imported  var- 
nishes— better,  in  fact,  than  usual.  Pre- 
pared paints  are  still  moving  out  fairly  well 
in  a  sorting-up  way  at  $1.05  for  pure. 
SEEDS. 

Trade  is  quiet  and  featureless,  and  prac- 
tically over  for  the  season.  Jobbing  price  : 
Ensilage  corn,  58  to  80c.  per  56  lb.  bushel; 
Hungarian  and  millet,  75  to  $1  per  bushel 
of  48  lbs. ;  buckwheat,  60  to  70c. 
PETROLEUM. 

Trade  is  reported  fair,  and  prices  remain 
the  same.  We  quote  5  to  10  barrel  lots, 
imperial  gallon,  Toronto — Canadian,  12  to 
I2>£c.  ;  carbon  safety,  i$}4  to  16c.  ;  Cana- 
dian water  white,i6to  17c;  American  water 
white,  18  to  19c;  photogene,  20c. 

The  Petrolia  Advertiser  in  its  weekly  re- 
port says  :  "  Crude  oil,  92  lAc.  per  brl.  offered, 
93c.  per  brl.  wanted  ;  refined,  6  to  6>(c.  in 
bulk,  or  9c.  in  barrels  in  car  lots  f.o.b.  here. 
The  crude  market  is  firmer,  and  sellers  are 
scarce  at  market  prices.  There  have  been 
no  transactions  on  'Change  worthy  of  men- 
tion during  the  week.  Premiums  are  freely 
offered  to  '  call '  the  balance  of  the  year  at 
a  dollar  a  barrel.  It  is  confidently  asserted 
in  well-informed  quarters  that  crude  will  go 
to  $1.25  before  the  end  of  the  year." 


MARKET    NOTES. 

M.  &  L.  Samuel,  Benjamin  &  Co.  have 
just  got  in  a  new  and  full  line  of  cartridge 
belts  and  gun  covers. 

H.  S.  Howland,  Sons  &  Co.  are  in  receipt 
of  a  shipment  of  O.  B.  North's  "Triumph" 
snaps  in  all  sizes  from  1  in.  to  \%  in. 

M.  &  L.  Samuel,  Benjamin  &  Co.  have 
shipped  six  of  their  double  truss  cornice 
brakes  during  the  week. 

A  large  consignment  of  "Perfection  "  and 
"  Keen  Cut "  horse  clippers  has  been  re- 
ceived by  H.  S.  Howland,  Sons  &  Co.;  also 
seat  springs  and  window  glass. 

M.  &  L.  Samuel,  Benjamin  &  Co.  are 
opening  up  a  new  line  of  dessert  knives  and 
forks  in  walnut  cases. 

Attention  is  called  to  the  unique  adver- 
tisement of  Walter  H.  Cottingham  &  Co., 
Montreal,  setting  forth  the  Sherman- Williams 
colors,  for  which  they  are  the  sole  agents  for 


Canada.  "  Don't  hide  your  light  under  a 
bushel,"  is  the  sage  advice  they  give,  which 
it  will  be  found  advantageous  for  many  to 
follow. 

H.  S.  Howland,  Sons  &  Co.  have  a  large 
shipment  of  O.  and  A.  fence  wire  on  the 
way,  and  report  that  they  will  be  able  to  fill 
all  orders  on  sight. 

A  shipment  of  James  Elliot  &  Sons'  "  Try 
Me  "  razors  has  just  been  received  by  H.  S. 
Howland,  Sons  &  Co.  "  We  have  yet  to 
hear  a  complaint  regarding  these  razors 
from  dealers,"  said  a  representative. 

Sanderson  Pearcy  &  Co.,  are  in  receipt 
of  their  spring  shipment  of  "  Star,"  "  Double 
Diamond,"  and  fancy  enamelled  glasses. 
The  shipment  is  an  extensive  one,  it  taking 
the  firm  five  days  to  get  it  into  the  ware- 
house. 

"  Some  small  shipments  of  galvanized 
iron  from  the  American  markets  are  arriv- 
ing," remarked  a  jobber  to  Hardware, 
"  but  it  will  not  compare,  either  in  quality  or 
weight  with  the  English  article,  the  gauges 
being  much  heavier." 

The  Mineral  Wool  Co.,  Toronto,  have 
shipped  two  car  loads  of  their  mineral  wool 
to  R.  Dunsmuir  &  Son,  for  use  in  the  large 
coal  storage  warehouse  that  they  are  erect- 
ing in  Victoria,  B.C. 

The  Collins  Mfg.  Co.,  Toronto,  report 
that  they  are  unable  to  keep  pace  with  their 
orders  for  Hathaway  fence  wire,  owing  to 
their  inability  to  obtain  galvanized  steel  wire 
for  the  purpose  of  manufacturing  the  same. 
The  coal  strike  is  the  cause, 

The  Consolidated  Plate  Glass  Co.  of  Can- 
ada have  this  week  placed  in  Oak  Hall 
clothing  store,  Toronto,  two  fine  sheets  of 
plate  glass,  one  of  them  being  the  largest 
ever  brought  into  Canada.  It  is  132  in.  by 
196  in.,  and  weighs  about  1,000  lbs. 

Coulter  &  Campbell,  coppersmiths,  To- 
ronto, report  that  they  are  placing  on  the 
Canadian  market  various  grades  of  brass 
spelter  for  brazing  purposes.  "  We  have 
this  week  made  a  large  shipment  of  our 
'Superior'  Range  boilers  to  Brockville,  and 
have  received  a  large  order  for  them  from 
Montreal,"  says  the  firm. 

The  Metallic  Roofing  Co.,  Toronto,  have 
received  the  contract  to  supply  Haye's  Pat- 
ent Steel  Lathing  for  the  Sacred  Heart  Con- 
vent and  Mount  Royal  School,  Montreal. 
They  are  also  supplying  Eastlake  steel 
shingling  for  the  E.  B.  Eddy  Co.'s  mills, 
Hull,  Que. 

Chas.  Boeckh  &  Sons,  brush  manufactu- 
rers, Toronto,  are  making  a  specialty  of  the 
manufacture  of  fine  varnish  brushes  of  cam- 
el, fitch  and  badger  hair.  The  firm  says  : 
"  These  goods  have  been  imported  to  a 
large  extent  up  to  the  present  time,  but  we 
find  we  can  manufacture  a  better  article  at 
a  lower  price  than  those  hitherto  imported. 
We  are  also  manufacturing  a  complete  line 
of  stable  and  yard  brooms  ;  also  deck  scrubs, 
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squeegees,  etc.,  for  marine  use.  Dealers  in 
lake  and  sea  ports  will  do  well  to  handle  a 
line  of  these  goods,  and  should  communi- 
cate with  us  before  stocking  up." 

The  Canadian  Mineral  Wool  Co.,  of  To- 
ronto, have  started  the  manufacture  of  min- 
eral wool,  having  secured  commodious  pre- 
mises at  Dundas  for  that  purpose.  The  firm 
state  that  it  is  surprising  to  note  the  numer- 
ous uses  to  which  this  material  is  being  put, 
as  its  non-conductor  properties  are  daily 
opening  up  new  fields  for  its  use. 

The  McClary  Mfg.  Co.,  Toronto,  report  a 
run  on  their  Monarch  vapor  stoves  and  the 
receipt  of  a  large  number  of  sorting  up 
orders  for  milk  can  trimmings.  "  We  will 
not  be  affected  by  the  coal  strike,  as  we  are 
supplied  with  sufficient  to  carry  us  through 
till  August,  so  it  is  our  intention  to  run  our 
works  in  London  all  the  summer  as  usual, 
without  shutting  down,"  said  a  representa- 
tive of  the  firm. 


UNITED  STATES  MARKETS. 

New  York,  June  i,  1894. 

PIG  Tin — Speculation  was  extremely 
flat  in  this  market.  The-  buying  for 
account  of  consumers  and  interior  deal- 
ers was  also  on  a  very  moderate  scale. 
Prices  were  fairly  well  maintained,  however, 
and  the  market  at  the  close  showed  some 
signs  of  firmness,  although  having  no  better 
foundation  than  2s.  6d.  advance  in  London 
quotations.  For  five-ton  lots  the  net  cash 
price  was  about  19.90  to  19.95c.  Jobbing 
parcels  realized  20.10  to  20.15c,  thirty  days 
time  in  some  instances,  but  as  low  as  20c. 
was  reported  to  have  been  accepted  by  some 
dealers. 

Copper — The  market  is  without  change 
in  any  particular.  Business  is  slow,  the  de- 
mand from  all  sources  continues  lifeless  and 
prices  more  or  less  in  buyers'  favor,  although 
showing  no  positive  decline.  The  range 
quoted  is  9X  to  9J^c-  for  Lake  Superior 
ingot,  9  to  9>ic.  for  electrolytic  and  8.80  to 
9c.  for  common  casting  brands. 

Pig  Lead — Soft  Missouri  was  offered  at 
3.27>£c.  for  prompt  and  June  delivery,  and 
the  bear  interest  seemed  slightly  aggressive, 
although  making  public  bids  of  3  25c.  Con- 
sumers were  very  indifferent  buyers,  not 
only  of  this  but  other  classes  of  the  metal, 
and  it  looked  as  though  3.  yz%c.  or  possibly 
a  shade  less  would  have  been  accepted  for 
desilverized  in  carload  lots. 

Spelter— There  were  no  further  advices 
of  change  in  the  West,  and  the  local  market 
was  again  extremely  flat,  with  3.50c.  the 
common  quotation  for  ordinary  brands. 

Antimony— Dealings  are  moderate,  yet 
sufficient  to  hold  prices  at  about  10  to  \o%c. 
for  Cookson's,  8^c.  for  Hallett's  and  9}(c. 
for  LX  and  similar  brands. 

Tin  Plate— Neither  prompt  or  future 
deliveries  were  in  particularly  brisk  demand, 


All  kinds  of  Agricultural,  Carriage, 
Machinery  and  other  steels  imported 
promptly  and  at  bottom  prices. 
Try  our  special  "Dominion  Crown"     A     n        EQT  IE  &  CO 
brand  of  English  Tool  Steel.  Montreal  and  Toronto. 


STEEL 


Pure  Southern 


TURPENTINE 


Our  Specialty 


Remember,  we  are  headquarters  for  the   pure  article,  and   intending  purchasers  will  do 

well  to  get  our  price  before  placing  their  orders. 
Every  barrel  of  Turpentine  we   ship  is   accompanied    by  our   printed  guarantee  that  it 

is  ABSOLUTELY  PURE- 

We   Are    Not  Members   of   any  Combine. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W.,  TORONTO 


BEST  ON  THE  MARKET. 

Manufactured  by  Write  for  sample  cards  and  prices. 

The  James  Robertson  Co.  Ltd.,  Toronto 

THE  WHITMAN  &  BARNES  MEG.  CO 

Canadian  Branch:    St.  Catharines,  Ont. 


NO.    I 


Nail  Hammer 


It  cannot  be  excelled  in  quality  or  finish  by 
any  Hammer  manufactured. 

Our  "Garden  City"  Nail  Hammer 


GET   OUR    PRICES  and 
TRY    OUR    GOODS 


Is  the  best  and  cheapest 
"Solid  Cast  Steel  "Ham- 
mer on  the  market.  .  .  . 


We  aim  to  keep  in  stock  a  full  line  of  Hammers,  Sledges, 
etc.,  and  will  make  prompt  shipments 
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and  the    moderate    business   effected    was 
chiefly  at  former  prices. 

Iron  and  Steel— Business  is  dull  all 
along  the  line,  and  more  or  less  seriously 
affected  by  the  scarcity  of  fuel.  The  draw- 
back is  experienced  by  consumers  as  well  as 
producers,  however,  and  the  relation  of  sup- 
ply and  demand  is  such  that  prices  are 
merely  kept  steady. 


CASTOR  OIL  PRODUCTION. 

INDIA'S  backwardness  in  ability  to  use 
her  profusion  of  products  to  the  best 
industrial  advantage  is  well  exemplified 
in  the  relative  condition  of  the  export  trade 
in  castor  oil  and  castor  seed.  According  to 
Calcutta  Capital,  for  the  24'h  January,  the 
aggregate  bulk  of  last  year's  shipments  of 
castor  oil,  viz.,  2,578,992  gallons,  was  prac- 
tically identical  with  that  of  ten  years  ago, 
while  within  the  same  period  the  quantity  of 
seed  exported  has  advanced  from  222,156 
cwts.  to  989,534  cwts.,  the  highest  record. 
In  the"  Handbook  of  Commercial  Products" 
devoted  to  castor  oil,  the  unprogressive 
nature  of  the  outward  trade  in  this  article  is 
accounted  for  by  the  fact  that  the  more 
economical  and  higher  skilled  methods  of 
extraction  practised  in  Europe  render  com- 
petition on  the  part  of  indigenous  manu- 
factures with  their  crude  appliances  and 
petty  establishments,  consisting  generally  at 
the  best  of  a  single  or  double  bullock  mill, 
out  of  the  question,  especially  as  the  latter 
endeavor  to  supplement  their  small  gains 
by  recourse  to  adulteration.  The  history  of 
the  jute  trade  is  pointed  to  as  establishing 
the  propriety  of  this  contention  ;  the  moral, 
of  course,  being  that  were  European  techni- 
cal knowledge  and  capital  brought  to  bear 
on  the  development  of  the  oil-pressing  indus- 
try, the  same  success  that  has  attended  the 
establishment  of  jute  mills  in  India  would  in 
all  likelihood  be  achieved.  If  the  Hindu- 
stani castor  seed  crushers  carried  on  their 
operations  in  large  factories,  there  might  be 
some  chance  of  getting  the  proprietors  to 
see  the  short-sightedness  of  the  policy  of 
turning  out  an  adulterated  article,  but  under 
existing  conditions  the  evil  must  go  on,  until 
the  day  shall  arrive  when  it  will  be  judged 
expedient  for  the  Legislature  to  deal  with 
the  question  of  adulteration  generally.  For 
the  present  the  art  of  sophistication,  applied 
as  it  is  to  almost  every  commodity  manufac- 
tured in  the  country,  constitutes  an  industry 
of  no  trivial  importance  in  itself,  in  the  means 
of  livelihood  it  holds  out  to  a  not  inappreci- 
able section  of  the  community.  This,  how- 
ever, setting  aside  the  question  of  morality, 
affords  small  compensation  for  the  retarding 
influence  thus  brought  to  bear  on  the 
growth  of  a  large  business  in  native-made 
Indian  oils,  or  for  the  depreciated  value  of, 
say,  cotton  and  wheat  in  the  European  mar- 
kets. Although  it  is  probable  that  the, use 
of  castor  oil  was  known,  and  that  the  plant 
was  cultivated  in  India  hundreds  of  years 


before  the  Christian  era,  yet  it  was  from  the 
West  and  not  the  East   Indies  that  Europe 
first  derived  its  supply.     On  the   latter  con- 
tinent the  properties  of  the  oil  seems  to  have 
been  known   as  far  back  as   the  thirteenth 
century,  but  it   was  not  until  about  the  end 
of  the  eighteenth  that   the  first  small  ship- 
ments were  obtained  from  Jamaica,   after 
which  supplies  from  the   West   were  gradu- 
ally displaced  by  the  production  of  Hindu- 
stan. To  comprehend  the  value  of  the  castor 
plant,  "  Ricinus  communis,"  it  is  only  neces- 
sary to  look  to  the  number  of  uses  to  which 
it   is   put.     In  India  the  oil   is  extensively 
used  as  an  illuminant,  and    there  is  none 
better,  provided  it  is  "cold  drawn,"  and  has 
been  subjected  to  a  proper    and   carefully 
conducted    method  of  preparation  ;   more- 
over, owing  to  its  slow  combustion,  a  saving 
of  %  to  yz  is  said  to  be  effected  by  using  it, 
as  compared  with  other  oils.     It  forms  an 
excellent  lubricant,  although  for  this   pur- 
pose  it   has  been  to  a  great  extent  super- 
seded by  mineral   oils.     For  the  dressing  of 
tanned  hides  and  skins  it  has  a  high  reputa- 
tion, and  the  natives  employ  it  largely  for 
preserving    water  buckets,  agricultural  ap- 
pliances, harness,  etc.,  made  of  leather  ;  and 
an  estimable  attribute  of  the  oil,  in  a  climate 
like  that  of  India,  is  that  it  repels  rats  and 
other  vermin.     Country  dyers  utilise  the  oil 
in  certain  of  their  processes,  as  for  example 
in  coloring  with  Al.     In  Assam  the  plant  is 
widely  cultivated  as  a  food  for  the  eri  silk- 
worm.    It   has  been  suggested  that  where 
the  crop  is  largely  grown  in  the  vicinity  of 
paper  mills  the  stems  might  be  more  profit- 
ably disposed  of  for  paper-making  (an  ex- 
cellent pulp  is  said   to  be   made  from  the 
stems  with  their  bark),  than  as   now  used 
for    fuel    or    for    thatching    houses.     The 
oilcake   is   largely   consumed    as    fuel.     It 
also  constitutes   a  valuable   manure  ;    and 
although    it  is    considered    by    European 
cattle  breeders  to  be   highly  injurious  as  a 
fodder,  the  same  opinion  is  not  by  any  means 
prevalent  in   India.      On  the   contrary,  we 
find  that  in   Mysore  a  decoction    prepared 
from  the   cake  is  given  to  buffaloes  to  in- 
crease the  flow  of  their  milk.      In  Madras 
the  leaves  are  given  to  the  milch  cattle  for 
the  same  object.     Elsewhere,  however,  we 
read  of  the  leaves   being  applied    to   stop 
the  secretion  of  milk.     This   would  appear 
to  be  a  point  of  considerable  importance  to 
clear  up,   and,  as  remarked,  it  might  very 
well  form  the  subject  of  investigation  by  the 
Agricultural  Departments  in  their  capacity 
of  consulting  chemists   and  veterinary  sur- 
geons.    The  cake  is,  or  was  not  long  since, 
used  by  the  East  India  Railway  Company,  at 
Allahabad,  for  gas  making.     In  Jeydore  the 
palace,  public  offices  and  streets  are  lighted 
by   gas   produced   from  a  cheap  variety  of 
castor  oil  grown  for  the  purpose.     The  oil 
is  further  said  to  be  capable  of  forming,  with 
copal,  dissolved  in  alcohol,  an  excellent  var- 
nish.    The  one  great  thing  in  which  India 
fails  as  regards  this  product  is  to  turn  out  a 


good,  or,  rather,  marketable  medicinal  oil. 
In  this  she  loses  a  very  large  trade  ;  and  it 
is  estimated  that  could  such  an  oil  be  pro- 
duced in  India  and  placed  in  the  market 
precisely  similar  to  that  new  imported  from 
Europe,  a  profit  of  Rs.  ten  per  maund 
would  be  realized.  As  regards  the  destin- 
ation of  the  limited  exports  of  castor  oil 
from  India,  the  greater  portion  of  which  is 
shipped  from  Bombay,  the  United  Kingdom 
still  heads  the  list,  but  the  trade  has  con- 
siderably declined  during  the  last  ten  years. 
That  with  Australia,  which  offers  the  next 
important  outlet,  has  fluctuated  a  good  deal 
during  the  same  period,  but  in  1892-93  fell 
below  the  average.  France  takes,  roughly 
speaking,  about  half  of  the  total  exports  of 
castor  seed  ;  in  fact,  that  country  and  Bel- 
gium together  absorb  fully  fourteen  times 
more  Indian  oil  seeds  (excepting  linseed) 
than  does  Britain,  which  renders  it  all  the 
more  unsatisfactory  that  this  country  should 
lose  the  economic  and  financial  gam  accru- 
ing from  the  manipulation  of  so  much  raw 
material. 


PURCHASING  POWER   OF  WHEAT. 

A  writer  in  a  contemporary  figures  out 
that  not  all  the  Western  farmers  are  com- 
plaining that  they  must  be  going  to  rum  be- 
cause they  do  not  get  as  much  for  their 
wheat  now  as  they  did  twenty  years  ago. 
Mr.  R.  R.  Lambert,  of  Rush  City,  Minn.,  he 
adds,  has  recently  published  a  letter  which 
shows  that  he  has  thought  the  matter  out 
and  reached  a  different  conclusion.  He  tells 
his  brother  farmers  that  the  question  is  not 
so  much  what  wheat  brings  as  what  the 
wheat  crop  will  buy.  When  "  dollar  wheat" 
was  the  rule  in  the  seventies,  he  could  buy 
only  eight  pounds  of  sugar  with  a  bushel, 
while  now  he  can  buy  twelve.  A  hundred 
weight  of  nails  required  six  bushels  of  wheat 
twenty  years  ago,  now  it  can  be  got  for  four. 
It  used  to  take  120  bushels  to  pay  the  cost 
of  a  mowing  machine,  while  now  it  only  re- 
quires seventy-five.  Mr.  Lambert  declares 
his  firm  conviction  that  the  farmers  of  Min- 
nesota get  as  many  things  with  a  bushel  of 
wheat  at  sixty  cents  as  they  formerly  did 
when  the  price  was  one  dollar. 


ALUMINIUM  CABS. 

Aluminium  cabs,  or  fiacres,  are,  according 
to  an  exchange,  about  to  be  tested  in  Pans 
by  the  cab  company,  "  L'Urbaine,"  which 
owns  the  largest  number  of  fiacres  circulat- 
ing in  the  French  capital.  The  company  is 
using  now  tinplate  cases  or  bodies  for  its 
cabs,  and  it  is  reckoned  that  an  ordinary 
coupe  weighs  about  500  kilogrammes,  a 
little  more  than  1,000  pounds.  It  is  expected 
that  this  weight  will  be  greatly  reduced  if 
experiment  shall  prove  that  aluminium  cabs 
are  a  feasible  and  practical  thing. 
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Essex  Handle  and  Wood-Turning  Works 


Next  In  importance  to  the 
Axe,  comes  the  Handle. 

Our  shaved  pattern  is  pronounced  by  choppers  to  be 
just  right.  If  you  do  not  sell  them  it's  time  you  did, 
because  they  are  what  the  people  want  who  use  axes. 
If  you  do  not  get  them  from  your  wholesale  house  send 
direct  to 

GARDNER  BROS.  &  CO.. 

Manufacturers  all  kinds  of  Handles  and  Wood  Turning 
ESSEX,    ONT. 


HARDWARE. 


19 


Wire  ^opes 


Crucible  Cast  Steel,  for  heavy  hoist- 
ing, inclines,  mining,  etc.  Seimens- 
Martin  for  transmission  of  power. 
Swedish  Charcoal  for  Elevators, 
Hoists,  etc.     . 


Write  for  Catalogue. 


Galvanized  Ropes  for  stays,  ships'  rigging,  etc. 

MANUFACTURED  BY 

I  The  B.  GREENING  WIRE  CO.,  Ltd., 

Hamilton,  Canada. 


In 


Portland  Cements  Calcined  Plaster 

Sewer  Pipes  Fire  Bricks  and  Clay 

Chimney  Linings  and  Tops       Enameled  Porcelain  Sinks 

Mortar  Stains,  and  General  Builders'  and  Contractors'  Supplies 

W.  McNALLY  £>  GO. 

MONTREAL 


Carry  the  Largest  Stocks  and 
Quote  Lowest  Prices.   .   .   . 


SUMMER 


oxroRD 


STOVES 


ECONOMICAL. 


EFFICIENT. 


BEAUTIFUL. 


Oxford  Gas  Ranges 


5  SIZES. 


Bakes,  Boils  and  Roasts  quickly 
and  uniformly. 

Are  Immense  Water  Heaters 

No  Waste.        No  Odor. 


GAS  RANGE. 


Oxford  Oil  Gas  Ranges 


5  SIZES. 


Makes  its  own  Gas  as  it  Burns  it. 

Makes  Gas  from  Ordinary  Coal  Oil. 

Bakes,  Roasts  and  Boils  perfectly.  Cost  of  Fuel  ^c.  per  hour. 

No  Odor.  No  Wick.  Q1L  GA8  RANGE 

PEOPLE  WILL  ASK  FOR  THEM.  YOU  MUST  HAVE  THEM. 

Send  for  Price  List  of  our  Latest  Production  THE  OXFORD  GRADUATE  Wood  and  Coal  Cook  Stove. 


THE  GURNEY  FOUNDRY  CO.,  ltd.,  Toronto.    THE  GURNEY-MASSEY  CO.,  ltd,,  Montreal. 
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SEND    US    YOUR 
IMPORT    ORDERS 


IN  STOCK  IN  OUR 

ANTWERP   WAREHOUSE 


All  the  leading  patterns  in  Guns  and  Rifles 
for  the  Hardware  Trade. 

Illustrated  List  on  application— To  the  Trade  only 


PAINGHAUD,   SQUIRE  8-  GO. 

Agents  for  Dumoulin  Freres,  Liege.  Montreal  and  Antwerp. 


[Importers,  wholesale  merchants  and  manutacturer 
should  send  any  items  intended  for  this  department  is 
that  they  may  reach  the  head  office  not  later  than  Wed- 
nesday morning.  The  editor  will  always  welcome  such 
:nformation.] 
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ROM  the  continued  long  rain  a  few  of 
the  Simcoe  merchants  have  to  remove 
the  water  from  their  store  cellars. 


Over  two-thirds  of  the  writs  issued  at  Os- 
goode  Hall  are  to  foreclose  mortgages. 

The  Calvin  Co.,  Kingston,  Ont.,  has  con- 
tracted for  1,000  tons  of  soft  coal  to  be 
brought  from  Scotland. 

The  Metropolitan  Plate  Glass  Insurance 
Company  have  been  authorized  to  do  busi- 
ness in  Canada.  The  headquarters  of  the 
firm  are  in  Montreal. 

Many  of  the  merchants  who  signed  the 
early  closing  petition  are  wondering  what 
progress  is  being  made  in  the  matter  by  the 
association. — Free  Press,  Winnipeg. 

A  number  of  Montrealers  are  seeking  in- 
corporation as  the  Melbourne  Steamship 
Company,  Ltd.  The  headquarters  are  to  be 
at  Toronto,  and  the  capital  stock  $45,000. 

James  Robertson  has  a  very  pretty  Q  ueen's 
birthday  window.  The  principal  feature  is 
the  large  oil  painting  of  the  Queen,  painted 
by  R.  H.  Whale.  There  are  stacks  of  rifles, 
swords,  etc.,  the  whole  producing  a  very 
pretty  effect. — St.  Thomas  Journal. 

Commercial  travellers  doing  business  in 
P.  E.  Island  must  pay  a  licence  of  $25  or  be 
subjected  to  a  fine  of  $200.  The  law  went 
into  force  yesterday.  Yesterday  a  number 
of  commerical  men  in  this  city  telegraphed 
to  their  Island  customers  to  come  on  here, 
and  offering  to  pay  all  expenses. — Halifax 
Chronicle,  18th. 

The  British  steamship  Ambrose,  which 
arrived  in  Manchester  recently,  was  the  first 
steamer  to  make  a  direct  shipment  of  oil 
from  an  American  port  to  Manchester.  She 
sailed  from  Philadelphia  on  April  18th,  with 
a  cargo  of  lubricating  oil.  The  cargo  was 
quickly  sold   and   arrangements  have  been 


made  for  other  steamers  to  follow.  The 
Ambrose  accomplished  the  navigation  of  the 
canal  with  ease  and  safety,  without  the  as- 
sistance of  a  tug. 

Work  in  the  coal  mines  at  Anthracite  is 
temporarily  suspended  while  the  H.  W. 
McNeil  Co.  are  making  arrangements  to  in- 
crease their  siding  accommodation.  The 
numbet  of  switches  is  to  be  doubled  and  a 
second  weigh  scales  will  be  added.  The 
output  of  coal  for  the  next  twelve  months 
will  be  increased  to  60,000  tons,  the  past 
average  having  been  30,000. — Free  Press, 
Winnipeg. 

The  Waterous  Engine  Works  company 
have  leased  a  shop  of  the  South  Park  Bridge 
and  Bolt  wor-ks,  adjoining  their  (Waterous') 
burned  buildings,  and  will  go  ahead  with 
their  orders  at  once.  C  H.  Waterous, 
general  manager  of  the  company,  is  here 
from  Brantford,  Can.  F.  L.  Waterous  left 
last  night  for  Chicago  to  buy  a  complete  set 
of  new  tools  and  machinery  for  their  works. 
— St.  Paul  Dispatch. 

Solicitor  Carscallen,  for  the  Hamilton 
Smelting  Works  projectors,  is  responsible 
for  the  statement  that  the  projectors  are 
prepared  to  commence  operations  immedi- 
ately, the  company  having  secured  a  chattel 
mortgage  from  the  Atlantic  Trust  Com- 
pany for  $250,000.  The  information  is  re- 
ceived with  delight,  as  everyone  is  anxious 
that  another  industry  should  be  added  to 
the  number  now  in  the  city.  J.  J.  Morehouse 
is  expected  in  the  city  this  week  to  engage 
men  and  commence  work. 

It  is  understood  that  Caleb  Goodmurphy's 
cannery,  situated  on  Dinsmores  Island,  in 
the  centre  arm  of  the  Fraser,  near  the  Gulf 
of  Georgia,  will  be  completed  in  a  few  days. 
The  establishment  will  be  entirely  refitted 
with  a  new  set  of  the  latest  improved  ma- 
chinery, manufactured  by  the  B.  C.  Iron 
Works.  A  steamer  left  Vancouver  with 
some  120  tons  of  tin  and  solder  for  the  can- 
nery in  question,  and  it  is  expected  that  25,- 
000  cans  per  day  will  be  manufactured  this 
season.  Mr.  F.  L.  Lord,  one  of  the  most 
successful  packers  on  the  Fraser  River,  with 
eighteen  years'  experience,  has  been  engaged 
to  put  up  the  pack  of  fish.  The  new  brand 
will  be  known  as  the  Moss  Rose  brand,  and 


Evans,  Coleman  &  Evans  have  been  appoin- 
ted to  act  as  agents  to  handle  the  pack  for 
1894.  Twenty  thousand  cases  of  salmon 
will  probably  be  put  up  this  season. — News- 
Advertiser,  Vancouver. 

The  statement  of  a  contemporary  recently 
that  the  Gurney-Tilden  Co.  would  be  forced 
to  shut  down  this  week  is  incorrect.  J.  H. 
Tilden  says  they  have  a  supply  on  nand 
sufficient  to  run  the  foundry  for  a  few  weeks, 
but  in  order  to  be  prepared  to  take  a  large 
contract  in  the  event  of  the  strike  continu- 
ing, they  had  decided  to  work  about  four 
days  a  week,  at  ten  hours  a  day.  Mr.  Til- 
den regretted  the  necessity  for  pursuing 
such  a  course,  but  said  the>  did  not  want  to 
consume  all  their  coal  now  and  have  to  shut 
down  the  foundry  entirely  when  the  supply 
gives  out.  They  employ  about  200  men. — 
Hamilton  Herald. 

Last  Saturday  morning  eight  of  our  mer- 
chants were  summoned  to  appear  in  court 
and  answer  a  charge,  preferred  by  Alderman 
Drew,  of  obstructing  the  sidewalk.  One  of 
the  delinquents  was  fined  a  dollar  and  costs 
on  pleading  guilty,  and  at  the  request  of  ex- 
Mayor  Blinkley  an  enlargement  until  Mon- 
day was  granted  in  the  other  cases.  After 
hearing  the  eloquent  excuses  offered  by  the 
remaining  seven  offenders  on  Monday  morn- 
ing, the  magistrate  considered  the  charge  as 
one  too  conflicting  with  our  mercantile  in- 
terests to  sustain,  and  accordingly  dismissed 
the  seven  sinners. — Niagara  News. 


THEY  ARE  DEPENDENT  UPON  HIM. 

"  Business  is  quiet  owing  to  the  rainy 
weather,  but  it  is  to  be  hoped  that  it  will 
soon  improve  again,"  said  Geo.  Pearsall, 
Yongestreet.  "  Some  demandis  being  feltfor 
summer  goods,  such  as  wire  cloth,  etc.  Wire 
cloth  is  not  so  much  in  demand  owing  to  the 
extremely  low  prices  at  which  the  made  up 
screen  doors  and  window  frames  are  being 
sold.  Speaking  of  cheap  goods,  did  it  ever 
occur  to  you  how  much  the  buyer  of  hard- 
ware is  dependent  on  the  honesty  of  the 
dealer  f  There  is  a  lot  of  cheap  tools,  etc., 
at  present  on  the  market,  and  many  of  them 
find  sale  in  the  department  stores.  Hard- 
ware is  different  from  other  lines,  and  few 
people  know  a  good  tool  by  the  appearance. 
They  go  by  the  label  and  rely  on  the  re- 
commendation of  the  dealer.  It  therefore 
pays  a  man  to  deal  with  a  merchant  who  is 
desirous  of  retaining  his  custom  and  not 
with  the  department  store,  where  the  clerk's 
sole  object  is  to  make  a  sale." 
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TALKS  WITH  RETAILERS. 


W 


6  6  \  _  TE  are  selling  a  great  many  vapor 
oil  stoves,"  said  Mr.  Gibson,  of 
Gibson  &  Thomson,  Yonge 
street.  "  There  are  also  some  gas  ranges 
moving,  but  the  weather  has  been  against 
the  sale  of  them.  The  rain  that  we  had 
this  week  will  no  doubt  settle  the  weather 
and  tend  to  make  the   demand  more  brisk." 


"  We  are  finding  sales  quiet  in  the  store," 
said  B.  Ibbotson,  Queen  street.  "  There 
has,  however,  been  a  fairly  good  amount  of 
jobbing  work  coming  in.  We  are  handling 
a  few  second-hand  bicycles,  and  are  doing 
quite  a  lot  of  repairing.  The  rain  last  week 
made  the  bicycle  business  rather  quiet.  We 
are  contemplating  moving  to  more  commo- 
dious premises." 


"  We  have  been  doing  a  nice  trade  in 
fishing  tackle  lately,"  said  W.  L.  Murray, 
Yonge  street.  "  We  always  carry  this  line 
in  season  and  find  it  a  profitable  line  to 
handle.  There  are  quite  a  lot  of  rods  selling. 
Common  bamboo  rods  find  sale  with  the 
small  boys,  but  the  larger  demand  is  for 
jointed  rods.  We  have  done  a  large  paint 
and  brush  trade  this  spring,  much  of  which 
I  attribute  to  the  attention  we  have  paid  to 
the  display  of  this  line  in  the  show  window. 
Business  was  a  little  quieter  during  the  latter 
part  of  last  week,  but  it  seems  to  have  re- 
vived again,  and  our  sales  the  last  few  days 
have  been  very  good." 


,c  Yes,  there  is  plenty  of  business  doing, 
but  the  trouble  is  to  get  money,"  said  E. 
Clapp,  of  Clapp  &  Moses,  Yonge  street.  "  I 
do  not  think  I  have  ever  found  collections  so 
hard  to  make.  There  is  a  fair  amount  of 
work  doing  in  the  shop,  and  enquiries  for  gas 
ranges  and  lamp  stoves  are  quite  numerous; 
a  fe.v  refrigerators  are  also  selling.  We  are 
getting  nicely  settled  down  in  our  new  store, 
and  I  consider  it  better  than  the  old  stand. 
The  weather  has  had  a  somewhat  depres- 
sing effect  during  the  past  week,  but  I  have 
no  fear  that  it  will  be  lasting." 

"  Sales  are  rather  slow,"  said  T.  Wilson, 
Queen  street  west.  "There  have  been  some 
enquiries  for  gas  ranges,  but  the  chilly 
weather  has  set  all  summer  lines  back,  and 
there  are  but  few  sales.  There  were  more 
of  these  goods  selling  a  month  ago  than 
there  are  now.  We  are  doing  a  great  many 
small  jobs,  such  as  roofing,  eavetroughing, 
etc.,  and  though  you  would  hardly  believe  it, 
we  have  had  calls  to  put  up  pipes  and  fur- 
naces, recently  taken  down.  The  fine 
weather  that  we  had  previous  to  this  cold 
snap  deceived  people  into  removing  their 
stoves." 


street  west.  "Yes,  1  believe  inmarkinggoods 
in  plain  figures,  but  not  in  ticketing  them 
with  their  prices  for  exhibition  in  the  win- 
dow or  store  front  ;  nor  do  I  believe  in 
piling  a  lot  of  stock  in  the  front  of  the  store 
so  ticketed.  It  is  not  business  to  let  every- 
one know  your  prices,  and  it  has  a  tendency 
to  cause  rivalry  amongst  neighboring  mer- 
chants handling  the  same  class  of  goods, 
and  a  temptation  for  them  to  ticket  their 
goods  just  a  little  lower  than  that  of  their 
neighbors,  even  if  it  is  only  half  a  cent. 
Smith  exhibits  an  article  and  tickets  it  with 
the  price — 15  cents.  Jones  sees  it,  and  puts 
the  same  article  in  his  window,  and  tickets 
it  14  cents.  Robinson  sees  both  these,  and 
goes  them  one  better,  and  so  the  profit  on 
this  article  is  lost  to  all  three,  and  trade  is 
demoralized.  It  may  be  a  good  idea  to 
ticket  some  lines  of  goods  that  are  not  sell- 
ing well,  and  that  you  wish  to  get  rid  of. 
There  are  also  a  lot  of  people  who  would 
only  take  a  passing  look  at  a  ticket,  and  re- 
solve to  buy  it  at  some  future  period,  who, 
if  they  had  entered  the  store  to  make  in- 
quiry, might  have  been  persuaded  to  buy." 


"  For  about  two  weeks  trade  was  good 
with  us,  but  it  has  dropped  off  considerably 
during  the  past  week,"  said  J.  Caslor,  Queen 


ELECTRICALLY  DRIVEN  TOOLS. 

IT  would  be  difficult  to  find  in  machine 
shop  methods  of  the  past  a  more  rapid 
and  radical  change  than  the  one  pro- 
duced by  the  electric  motor,  says  Iron  Age. 
We  meet  it  in  every  industry,  above  ground 
and  under  ground,  driving  machinery  of 
every  description,  sometimes  devoting  all  of 
its  energy  to  driving  one  tool  requiring 
large  power,  and  at  other  times  operat- 
ing a  short  line  shaft  from  which  a  gang 
of  small  tools  is  driven.  Considering  the 
wide  field  it  now  occupies  and  the  diver- 
sified duties  it  performs,  it  seems  wonderful 
that  so  few  motors  are  discarded  be- 
cause they  have  failed  to  do  what  was 
expected  of  them.  The  practical  trial  of 
the  motor  has  created  confidence  in  its  gen- 
eral capability.  That  this  did  not  exist  two 
years  since,  even  in  the  minds  of  progres- 
sive manufacturers,  is  shown  by  the  follow- 
ing incident  :  The  head  of  one  of  the  largest 
establishments  in  the  country,  when  asked 
why  he  did  not  put  in  an  electric  traveling 
crane  instead  of  a  square  shaft  crane,  in  the 
changes  he  was  then  making  in  his  plant, 
said  :  "  If,  when  we  made  our  plans,  we  had 
been  as  convinced  as  we  are  now  of  the  re- 
liability of  the  electric  motor,  we  should  cer- 
tainly have  provided  an  electric  crane."  The 
rapidity  of  the  introduction  of  the  motor  is 
shown  by  the  fact  that  there  are  now  some 
large  plants  driven  by  motors  exclusively. 

Advocates  of  the  electric  motor  have  al- 
ways claimed  that  its  most  important  ad- 
vantage as  compared  with  the  method  of 
transmitting  power  by  shafts  and  belts,  has 
been  in  economy.  It  has  been  stated  that 
the  efficiency  of  both  dynamo' and  motor  is 
high,  that  the  loss  in  conductors  is  nominal, 
and  most  important,  that  there  is  no  wasted 


energy,  since  when  the  machine  stops  all 
expenditure  stops  and  the  saving  is  traced 
direct  to  the  coal  pile.  To  verify  these 
claims  we  need  reliable  data  giving  power 
consumed  by  tools  of  widely  varying  charac- 
ter and  doing  work  of  all  kinds,  and  com- 
pare these  results  with  like  ones  obtained 
from  tools  driven  in  the  usual  way.  Steps 
are  now  being  taken  in  order  to  obtain  this 
information  in  the  case  of  electrically  driven 
machines. 

As  bearing  on  this  question  we  take  the 
following  from  an  address  recently  delivered 
by  the  president  of  the  Institution  of  Me- 
chanical Engineers,  Prof.  A.  B.  W.  Ken- 
nedy : 

"  I  have  found,  from  information  kind- 
ly given  me  by  several  large  engineering 
firms,  that  the  actual  cost  to  them  of  power, 
including  coal,  stores,  wages  and  deprecia- 
tion, generally  lies  between  2  and  5  per 
cent,  of  tneir  total  costs.  In  any  given  fac- 
tory running  on  the  ordinary  system  there 
is  a  large  continuous  waste  of  power,  due  to 
the  running  of  the  whole  shafting,  no  matter 
how  many  or  how  few  machines  are  at  work. 
Under  such  conditions  the  waste  work  in 
shafts  and  belts  may  well  be  even  25  per 
cent,  of  the  average  useful  work,  and  the 
distribution  of  total  work  may  be  approxi- 
mately : 

Horse-power. 

Average  useful  work 100 

Wasted  in  belts  and  shafting 25 

Wasted  in  engine  friction,  the  engine 
being  supposed  large  enough  to  give 
150  horse-power  at  tools  as  a  maxi- 
mum (at  about  10  per  cent,  of  maxi- 
mum horse-power) 20 

Total 145 

Now,  if  all  the  machines  in  such  a  case 
were  driven  by  separate  motors,  each  having 
an  electrical  efficiency  of  88  per  cent.,  and 
these  motors  worked  from  a  dynamo  having 
an  efficiency  of  92  per  cent,  (both  of  which 
are  high  figures  for  ordinary  work  at  two- 
thirds  output),  the  figures  would  stand  as 
follows  : 

Horse-power. 

Average  useful  work 100 

Wasted  in  motors  and  dynamo 24 

Wasted  in  leads  (say  2  per  cent ) 2 

Wasted  in  engine  friction  (as  above). . .     20 

Total 146 

It  will  be  seen  that  the  two  sets  of  figures 
are  practically  the  same  as  to  amount  of 
power  required.  As  the  electrical  efficiencies 
which  I  have  assumed  are  not  likely  to  be 
exceeded,  I  think  it  may  be  said  that  there 
is  no  saving  to  be  obtained  in  horse-power, 
and  none  therefore  in  any  of  the  items  of 
cost  directly  dependent  on  horse-power,  in 
cases  where  the  power  wasted  in  shafting 
and  belts  does  not  exceed  25  per  cent,  of  the 
whole  average  useful  power." 

The  above  might  apply  to  machinery  run- 
ning continuously,  but  the  time  during  which 
a  machine  is  idle  and  from  which  the  great- 
est item  of  economp  is  derived  is  not  con- 
sidered. This  point  is  most  essential,  and 
it  is  one  concerning  which  there  is  but  scant 
knowledge. 
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HARDWARE. 


BUSINESS  CHANGES. 

DIFFICULTIES,ASSIGNMENTS,COMPROMISES. 

ECREMENT  &  CO.,  general  merch- 
ants, St.  Gabriel  de  Brandon,  Que., 
•  are  offering  to  compromise  at  25c. 
on  the  dollar,  cash,  and  a  demand  of  assign- 
ment has  been  made  upon  them. 

A  meeting  of  the  creditors  of  Joseph  Pare, 
general  store  and  butter  factory,  St.  Vincent 
de  Paul,  has  been  called. 

J.  McDonald  &  Co.,  furniture,  Nelson, 
B.  C,  is  offering  to  compromise. 

R.  &  A.  Beauvaise,  blacksmiths,  have 
compromised  at  25c.  on  the  dollar,  cash. 

A  demand  of  assignment  has  been  made 
upon  Louis  Bedard,  contractor,  St.  Faye. 

Boursier  &  Co.,  general  store,  St.  Mar- 
tine,  have  compromised  at  40c.  on  the  dol- 
lar, cash. 

The  Drnry  Nickel  Mining  Co.,  Ltd.,  has 
been  declared  insolvent  by  the  court  and  a 
winding  up  order  granted. 

SALES   MADE  AND   PENDING. 

W.  B.  Mills,  general  store,  Arden,  stock 
advertised  to  be  sold  by  auction  on  5th  inst. 

The  stock  of  the  late  Mrs.  R,  Young,  gen- 
eral store,  Arnprior,  is  advertised  by  execu- 
tor for  sale. 

The  stock  of  E.  Camieraud,  general  store, 
St.  Monique,  Que.,  has  been  sold  at  45c.  on 
the  dollar. 

Thos.  Hulbert,  blacksmith,  Falkland,  was 
advertised  to  be  sold  out  by  the  sheriff  on 
the  1st  inst. 

The  stock  of  M.  Vachon  &  Co.,  general 
merchant,  Mongenais,  Que.,  has  been  sold 
at  54c.  on  the  dollar. 

The  assets  of  W.  J.  Nicholson,  general 
store,  Riceville,  are  advertised  to  be  sold  by 
auction  on  the  7th  inst. 

The  assets  of  the  Wightman  Sporting 
Goods  Co ,  Montreal,  are  advertised  to  be 
sold  by  auction  on  the  6th  inst. 

The  stock  of  Thibaudeau  &  Co.,  general 
store,  St.  Eulalie,  Que.,  is  advertised  to  be 
sold  by  auction  on  the  6th  inst. 

The  property,  plant,  etc.,  of  the  Toronto 
Pressed  Brick  and  Terra  Cotta  Co.,  Ltd.,  is 
advertised  to  be  sold  by  auction  on  the  2nd 
inst. 

PARTNERSHIPS    FORMED    AND    DISSOLVED. 

Arthur  Chaput  and  Chas.  Madore,  have 
registered  partenrship  as  plumbers,  Granby, 
Que. 

E.  Hammond  has  registered  proprietor  of 
the  Montreal  Woven  Wire  Fence  Co.,  Cote 
Visitation,  Que. 

Amanda  Labrecque,  wife  of  Jas  C.  Dus- 
sault,  has  registered  proprietress  of  the  firm 
J.  C.  Dussault  &  Co.,  Levis,  Que. 

Jas.  A.  Gagnon  and  Intern  A.  Charlebois, 
have  registered  proprietors  of  the  Three 
Rivers  Iron  Works  Co.,  Three  Rivers,  Que. 

P.  C.  Blouin  &  Frere,  general  merchants, 
St.  Jean  de  Orleans,  have  dissolved,  and 
have  been  succeeded  by  Adeline  Blouin  & 
Fils. 


Simon  P.  and  Abraham  W.  Myers  have 
registered  a  partnership  in  Montreal  to  carry 
on  business  as  general  merchants  under  the 
style  of  Myers  Bros. 

CHANGES. 

J.  J.  Bryan,  implements,  Souris,  has  sold 
out  to  David  Gibson. 

Cleveland  Bros.,  general  store,  Coaticooke, 
Que.,  are  closing  up. 

Oliver  Buck,  Jr.,  general  store,  Norwood, 
has  been  succeeded  by  Shields  &  Ruther- 
ford. 

FIRES. 

St.  Pierre  &Gamache's  foundry,  Bic,  Que., 
has  been  burnt. 

Urbane  Belleveau,  general  store,  Bella- 
veau,  has  been  burned  out. 

The  blacksmith  shop  of  M.  J.  Joyce,  Joyce- 
ville,  was  destroyed  by  fire  on  Monday  ;  in- 
surance, $200. 

Edward  Forrester,  general  merchant, 
Sicamous,  B.C.,  has  been  burned  out;  par- 
tially insured. 

W.  H.  Thorn  &  Co.,  wholesale  and  retail 
hardware,  St.  John,  N.B.,  have  been  burned 
out.     They  were  insured. 

Last  fall  fire  destroyed  the  glue  works  of 
J.  T.  Huber  at  Berlin,  doing  $50,000  dam- 
ages. The  place  was  rebuilt,  and  on  Tues- 
day the  structure  and  the  machinery  were 
completely  ruined  by  fire.  The  loss  will  be 
very  heavy. 

DEATHS. 

Wm.  Bowser,  general  storekeeper,  Kings- 
ton, is  dead. 

Alex.  Girvan,  general  storekeeper,  Kings- 
ton, is  dead. 

E.  Gamble, lateaccountant  for  the  Massey- 
Harris  Co.,  Winnipeg,  is  dead. 


value  of  $19,282,375.  Last  year  the  output 
of  that  State  had  sunk  to  $6,488,000,  and  all 
the  other  States,  except  Indiana,  showed  a 
like  decline. 


NATURAL  GAS  CONSUMPTION. 

The  annual  report  of  Special  Agent  Joseph 
D.  Weeks,  of  the  United  States  Geological 
Survey,  for  the  year  1893,  discloses  the  fact 
of  the  growing  confinement  of  the  consump- 
tion of  natural  gas  to  domestic  use,  says 
Metal  Worker.  The  only  State  in  which 
the  use  of  natural  gas  for  manufacturing 
purposes  increased  last  year  is  Indiana. 
This  State  contains  by  far  the  most  import- 
ant gas  field,  its  estimated  area  of  productive 
gas  territory  being  about  2,500  square  miles. 
Moreover,  while  the  supply  falls  far  below  the 
demand  in  other  gas  fields,  it  is  stated  to  be 
well  maintained  in  Indiana,  and  supplies  are 
even  obtained  from  thence  by  factories  in  other 
gas  territories.  The  value  of  the  product  con- 
sumed in  Indiana  in  1893  was  $5,718,000, 
against  $4,716,000  in  1892.  The  total  value 
of  natural  gas  consumed  in  all  parts  of  the 
country  last  year  was  $14,346,250,  as  com- 
pared with  $14,800,714  in  1892.  This  de- 
crease is  attributed  to  the  higher  prices 
charged  for  the  gas  in  1893.  The  falling  off 
in  the  value  of  the  gas  consumed  has  been 
steady  since  1888 — the  banner  year — when 
$22,629,875  worth  of  the  fuel  was  used.  Of 
this  output  Pennsylvania  alone  produced  the 


THE   "COMING"  WOMAN. 

We  give  below,  says  Iron  Age,  a  letter  re- 
ceived by  a  prominent  cutlery  firm  from  a 
Western  woman,  and  it  not  only  tells  its  own 
story  but  tells  it  exceedingly  well : 

,  Iowa,  April  5,  1894. 

Dear  Sirs  :  I  have  come  in  possession 
of  your  address  and  I  know  your  cutlery  by 
reputation.  Do  you  employ  traveling  agents 
on  the  road  ?  You  will  perhaps  say,  "  No  ; 
not  women."  I  have  been  in  the  business  a 
greater  part  of  the  time  for  several  years 
and  I  have  always  had  good  success,  for  I 
always  deal  with  the  men,  and  that  is  where 
the  secret  of  my  success  lies.  I  never  deal 
with  the  women  ;  a  woman  can't  do  that.  I 
leave  that  part  to  my  husband  and  I  take 
another  line. 

If  you  have  never  employed  a  woman  to 
travel  for  you,  you  don't  know  of  the  success 
they  have  and  the  advantage  they  have  over 
men.  My  husband  is  on  the  road  all  the 
time  for  a  Chicago  firm,  and  I  adopt  this 
business  from  choice  rather  than  necessity. 
I  am  25  years  old,  a  graduate  of Col- 
lege in  the  class  of  '91. 

I  have  never  been  in  just  your  line  of 
goods,  but  I  think  undoubtedly  I  would  make 
a  success  of  it,  for  I  can  hustle  and  make 
people  buy  to  get  rid  of  me. 

Should  you  possibly  consider  my  proposal 
favorably,  let  me  hear  from  you  at  once.  I 
do  not  mean  to  say  that  I  would  canvass, 
for  that  is  out  of  my  line;  but  I  can  sell  as 
much  to  reail  dealers  as  any  man  that  ever 
carried  a  grip. 

My  address  for  two  weeks  will  be  : , 

etc. 


SUBSTITUTE  FOR  PIPE  TONGS. 

The  man  who  is  full  of  expedients  is  the 
one  who  gets  along  in  the  world,  says  an 
exchange.  If  what  he  wants  is  not  at  hand, 
something  else  is  substituted,  and  matters 
progress  as  though  every  facility  were  avail- 
able. This  applies  especially  in  mechanics, 
where  it  is  impossible  to  provide  a  tool  for 
everything,  and  when  just  the  tool  required 
— even  though  there  be  such  a  tool  —is  not 
at  hand.  A  mechanic  who,  desiring  to  un- 
screw a  pipe,  and  not  having  pipe  tongs  or 
any  of  the  usual  appliances  for  such  work, 
picked  up  a  wrench  and  a  piece  of  a  round 
file  and  applied  the  file  between  the  pipe 
and  the  outer  jaw  of  wrench.  In  an  instant, 
and  without  difficulty,  the  pipe  was  loosened. 


Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of  Hot    Pressed 
Nuts,  Square  and  Hexagon 


HARDWARE. 
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(^larkson 

ACCOUNTANTS    .     .     . 


Established  1804, 

26  Wellington  St.  East,  TORONTO 


Gas,  Electric, 
Combination 

Fixtures 

AND 

Brackets 


English,  Canadian, 
and  American 

DESIGNS— 


A  select  stock  of 

Gas  and 
Electric 

GLOBES 


always 
on  hand 


JAS.  BARWELL,  Z°?  Toronto 

Drawings  and  prices  on  application. 
The  trade  supplied. 


THE 

Eureka   Refrigerator, 

PATENT. 
Manufactured  by  the 

Eureka  Refrigerator 

Co.,  of  Toronto. 

54  Noble  St. 

Wilbert  Hooey 

Manager 

This  cut  shows  our  grocer 
refrigerator  in  three  sizes. 

We  also  keep  in  stock  a 
large  assortment  for  family 
use. 

Send  for  Catalogue. 


'fluiLD    "TO-PAY   JHtti, 
{jJlfH  A    flgf^    AMP 

(triple-     0as£" 

DO  YOl/? 

tzdi/ertCsemeiz  t~ 
•$»     in    the      *f* 

CoMTf^cT'- 
To^onI-to 

u/t'll  brinf you, 
tendersfram  the 
b€fl  contractors. 


SS.  SMOKELESS  POWDER 

affected  by  the  heat  or  cold.     It  is  made  by  the  Smokeless  Pow< 
Dashwood  House,  New  Broad  Street,  London,  E.  C.     Works, 


Is  the  best;  it  does 
notcontain  any  nitro 
glycerine,  and  is  not 
It  is  made  by  the  Smokeless  Powder  Company,  Limited, 
''  Barwick  Herts."  It 
s  used  by  sportsmen  all  over  the  Dominion.  One  firm  in  New  York  have  purchased 
forty  tons  within  the  last 
twelvemonths.  A  stock 
kept  at  Montreal. 


JAMES  DARLING  &  CO. 


Send  for  Price  List. 


439  Board  of  Trade  Building 

MONTREAL,  Agents. 


WATERY 


INJURE 


POTATOES 


THE  VINES 


t     NO  MIXING  REQUIRED. 

worth  its  cost  as  a  Fertilizer. 
The  only  safe  way  to  use  a  Strong  Poison 

FOR  SALE    BY 


Alabastine  Company,  Paris, 


Sole 
Manufacturers. 


HILL  &  FORBES,  327  ST.  JAMES  ST.,  MONTREAL:    Agents  for  the  Province  of  Quebec. 
A.  M.  BELL,  HALIFAX:    Agent  for  New  Brunswick  and  Nova  Scotia. 


The  Houghton 
Patent  Key 
Lock  Wrench 


Combines  strength,  simplicity  and  durability,  and  is  unequalled  for  ease  and  rapidity  of  adjust- 
ment.    Manufactured  in  all  sizes  by  THE  PARIS  TOOL  MEG.  CO.,  LTD.,  PARIS,  OUT. 


Wall  Dusters 

Our  Wall  Duster  is  a  common-sense  article 
which  only  has  to  be  shown  to  be  sold. 
Send  for  Price  List. 

FRANK  HOLT,  Si  coibome  street,  Toronto 


Pearl  Steel  Ware 

Chocolate  Steel  Ware 

White  Steel  Ware. 


TORONTO  PICKET 
WIRE  FENCE  CO. 

221  River  St.,  Toronto 
Picket  and  Woven 

Wire  Fencing 


lllilllilll 


JIJIMlflll 


Send  for  New  List 


Roofing  and  Building  Paper 


Tarred    Felt, 
Dry  and  Tarred  Sheeting 

Building  Paper, 
2  and  3  Ply  Ready  Roofing, 
Pitch,  etc., 

In  stock  here  for  the  convenience  of  the  Trade. 

Alex.  Mc Arthur  &  Co.,  Montreal 


Western 
Representatives 


H.  D.  SIMMONS  &  CO., 

85  York  Street,  TORONTO. 

TELEPHONE    3104. 
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Clothes  Wringers 

"Leader"  Barrel  Churns 
"Dowswell"  Washers 

"Queen  and  Domestic"  Mangles 

DOWSWELL   BROS. 

SUCCESSORS  TO 

Peerless  Manufacturing  Co. 
HAMILTON,    -    CANADA 


Write  for  Prices  and  Discounts. 


RAMSAY'S 

PURE 
WHITE  LEAD 


Parmenter  &  Bulloch 


Manufacturers  of 


Rivets,  Burrs,  Wire  Nails 

Of  every  Description 

Carpenters'  Braces,  and  other  Hardware  lines. 

SPECIALTIES  : 

Tubular,    and  Bifurcated    or    Slotted    Rivets,    I  acing 

Studs,  Rubber  Arctic  and  Leather   Shoe  Buckles,  and 

Shoe   Braces.  Write    for    Illustrated    Catalogue    and 

Price  List.  

Head  Office  and  Works:  GANANDOUE.  DNT. 

branch  warehouse: 

32  and  34  St.  Dizor  St.,  Montreal 

ADAM  HOPE 
&  CO., 


Offer  for  Sale 


HAMILTON 


"Pioneer'V'Sloss" 

PIG   IRON 

These  are  fine  foundry  irons,  being  strong 

and  large  scrap  carriers. 
Also  all  the  well-known 

Scotch  Brands, 

Broken  Car  Wheels, 
and  Railway  Cast  Scrap. 


SOUND  TRADE  PHILOSOPHY. 

EVERY  now  and  then  I  hear  of  some 
dealer  getting  angry,  and  writing  his 
wholesaler  to  that  effect  because  the 
latter  followed  a  good  business  rule  and  sent 
him  a  statement  of  account,  says  a  writer  in 
a  contemporary.  It  seems  rather  strange, 
in  this  systematic  business  age,that  any  man 
dealing  in  merchandise  is  not  well  enough 
informed  to  know  that  a  statement  is  not  a 
"dun."  It  is  also  strange  that  men  will  in- 
sist that  they  deserve  credit  based  upon 
what  their  possessions  are  supposed  to  be, 
in  face  of  the  fact  that  their  ability  and  wil- 
lingness to  pay  is  the  first  thing  the  grantor 
of  credit  takes  into  consideration.  The  ma- 
jority of  business  men  who  fail  are  those 
supposed  to  own  property  of  value  in  excess 
of  their  liabilities.  Having  secured  credit 
on  the  basis  of  property  in  their  possession 
they  overreach  themselves,  and  find  it  im- 
possible to  convert  property  into  cash  at 
actual  value  when  the  rub  comes.  But  busi- 
ness men  who  are  granted  credit  on  account 
of  their  promptness  in  paying  their  debts 
seldom  fail.  They  have  friends  whose  con- 
fidence means  money  at  a  critical  moment. 
Then,  men  of  limited  means  who  are  good 
buyers  and  careful  sellers,  at  the  same  time 
being  diligent  collectors  and  prompt  payers, 
are  generally  worthy  of  all  the  credit  they 
ask.  It  follows  that  such  men  want  less  than 
those  who  expect  to  make  less  satisfactory 
returns  and  that  their  demands  are  on  busi- 
ness lines,  strictly.  Such  dealers  do  not 
boast  of  their  credit  nor  fly  into  a  rage  and 
straightway  write  insolent  letters  because 
statements  of  account  are  sent  them.  Only 
thosewho  overestimate  their  own  importance 
and  ability  call  attention  to  it  by  emphasiz- 
ing their  ignorance.  I  am  glad  there  are 
but  few  of  this  class  left,  and  hope  the  trade 
may  some  day  be  rid  of  them  all,  for  they 
are  to  a  man  price  cutters  and  demoralizers 
of  trade,  owing  to  their  slipshod  methods. 

It  seldom,  but  sometimes,  happens  that 
traveling  salesmen  think  they  can  make 
capital  out  of  abuse  heaped  upon  a  com- 
petitor or  his  employees.  In  order  to  make, 
as  they  think,  a  startling  contrast  between 
their  own  and  the  line  of  goods  offered  by  a 
competitor,  or,  to  draw  a  comparison  be- 
tween the  personality  of  the  calumniator  and 
his  subject,  the  salesman  who  follows  this 
course  will  invariably  paint  the  present  white 
and  the  absent  black,  assuming  that  his 
listener  knows  no  better  and  that  he  will 
be  believed.  It  is  hardly  worth  while  for  me 
to  say  so,  but  every  man  who  is  smart 
enough  to  keep  out  of  the  poor  house  knows 
that  the  man  who  will  wantonly  abuse  one 
man  will  abuse  as  many  as  his  field  of 
action  will  permit,  and  that  he  is  remem- 
bered best  on  that  account.  It  don't  pay  a 
salesman  to  talk  about  his  competitors  or 
their  lines  at  all,  but  if  he  must  say  some- 
thing, by  all  means  say  something  good. 
There  is  hope  of  some  returns  for  so  doing, 


BERGER  BROS. 


Tinners'  Hardware 
and  Roofers'  Supplies. 


The  best  Eave  Trough  Hangers  and  Pipe  Fasteners 
on  earth.  Berger's  Long  Eave  Gutter,  Pipe  Hooks  and 
Fasteners  of  every  description.  Also  Ridging,  Crest- 
ings,  Finals,  Registers  and  Ventilators.  Don't  buy  un- 
til you  have  our  price.    Samples  and  catalogue  free. 

237  ARCH   ST.,   PHILADELPHIA,    PA. 


Canada  Iron  Furnace  Co.,  Ltd, 


Manufacturers  of 


CHARCOAL  PIG   IRON 

MONTREAL. 

brand  "C.  |.  F." THREE  RIVERS 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO.  E.  DRUMMOND, 

Managing  Director  and  Treasurer 


REST  YOUR  EYES 


All  oculists  and  practical  scientists 
in  general  agree  that  it  is  a  good 
thing  to  rest  the  eyes  occasionally 
during  the  day  by  looking  at  a 
GREEN  DISC  for  20  seconds,  at 
intervals  of  2  to  3  hours.  Drop  us 
a  postal  and  we  will  mail  you  a 
GREEN  DISC. 


JOHN  LUCAS  &  CO. 


Philadelphia 
New  York 


Paint  Manufacturers.  Chicago 


"Asbestos  Stove  Pipe  Thimble."  Light, 
strong,  will  not  crack  with  heat,  easily  placed,  fire  proof, 
universally  used  where  known.  Manufactured  by  THE 
COLLINS  MFG.  CO.,  84  Adelaide  East. 
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26,   28,   30   Front  St.   West,  TORONTO 

Th^ivt^t   T^T-J    UmTCM^-     SAMUEL,  SONS  &  BENJAMIN 
1_V IN Lx  1^1^1-1     JrTCJU^tlv.      l64   Fenchurch  St.,  London,  E.  C. 


Terne  Plates,  I.C.^I.X.,speeial  brands 
Taggers'  Tin  and  Iron 
Sheet  Zine  for  Refrigerators 

Sheet  Steel,  Dead  plat 


but  no  dividend  was  ever  declared  on  abuse. 
Business  don't  require  it  and  business  won't 
permit  of  it.  It  takes  some  men  a  good 
while  to  find  this  out,  but  they  all  come  to 
it  if  they  live  long  enough.  I  never  knew  a 
smooth,  good  natured,  truth-telling  sales- 
man to  get  the  worst  of  it  and,  likewise,  I 
never  knew  one  who  always  has  something 
ill  to  say  of  others  to  get  the  best  of  it.  If 
you  think  I'm  wrong  get  some  friend  to  go 
around  and  secure  the  truth  from  a  customer 
to  whom  a  tale  of  abuse  has  just  been  told. 
Experience  is  an  infallible  teacher,  I  find, 
and  thus  he  puts  it. 


ft 
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SELLING  STOVE  REPAIRS. 

'E   have  any  number  of  amusing 
experiences,  although    some  of 
them  would   try  the  patience  of 
a  saint,"   said   a  Chicago  dealer  to  a  news- 
paper reporter.     "  People  will   come  to  us 
who  think  we   have   enough   information  if 
they  give  us  the   name   of  their  stove.     An 
Irishman  walked    into   our  place  the  other 
day.     He  was  one  of  those  positive  Irishmen 
who  think  it  impossible   to  make  a  mistake. 
'"Good  mornin','  he  began.     '  Oi  was  laid 
off  yisterday,   an'  Oi  just  came  down  to  git 
some  fixins  for  the  stove.  The  ould  woman's 
been  lackin'  for  a  new  back  this  long  toime.' 
"  '  What  kind  of  a  stove  is  it  ?' 
" '  O,  just  a  common  ivery  day  stove.' 
"  '  Does  it  burn  coal  or  wood  ?' 
" '  It's  a  coal  stove   an'  burns  a  divil  of  a 


lot  of  coal.     Sure,  it  takes   the   best  part  of 
me  wages  buyin'  coal.' 

" '  What  is  the  name  and  number  of  it  ?' 

"  '  No.  8  Star.' 

"  'Are  you  sure  V 

"'Am  Oi  sure?  Of  course  Oi'm  sure. 
D'ye  suppose  Oi've  sat  in  front  of  it  for  the 
last  eight  years  an'  not  know  what  kind  of  a 
stove  it  is  ?  Phat  do  you  t'ink  Oi  am,  a 
choomp?' 

"'But  there  is  no  such  stove  made.' 

"  '  Is  that  so  ?  Maybe  you  t'ink  you  know 
more  about  it  than  Oi  do,  an1  ye  niver  sane 
the  stove  at  all,  at  all.' 

"  '  Are  you  sure  it  isn't  a  Star  No.  8o  ? ' 

"'Sure?  Of  course  Oi'm  sure.  Oi  wouldn't 
have  come  down  onless  Oi  knew  phat  Oi 
wanted.  If  you  haven't  got  a  No.  8  give 
me  what  you  have  got  and  Oi'll  make  it  fit.' 

" '  But  there  are  several  kinds  of  Stars. 
Who  is  the  maker,  what  i?  the  date  of  the 
patent,  and  what  is  the  siz3  of  the  oven?' 

" '  An'  do  you  have  to  know  all  that  ?  Sure, 
the  next  toime  Oi  come  down  for  a  job  loike 
this  Oi'll  sind  some  one  else.' 

"Then  there  is  the  'handy'  man,  who 
comes  in  with  a  piece  of  string  or  a  stick. 
There  are  knots  in  the  string  and  nicks  on 
the  stick  to  show  that  the  stove  is  '  so  long 
and  so  deep.'  When  we  tell  him  what  is 
necessary  before  he  can  be  accommodated 
he  beats  a  hasty  retreat.  And  there  is  the 
lady  who  thinks  we  are  '  just  horrid'  when 


we  tell  her  that  we  don't  know  what  kind 
of  a  stove  she  has,  that  there  are  between 
70,000  and  80,000  for  which  we  have  repairs, 
and  that  hers  might  be  any  one  of  them. 

"  The  other  day  a  German  who  keeps  a 
second  hand  store  was  in  here  for  some 
parts  to  two  stoves  that  he  had  bought.  He 
could  not  speak  English  very  well,  and  as 
near  as  the  clerk  could  make  out  the  names 
of  his  stoves  were  the  '  Sausage '  and  the 
'  Maggots.'  As  no  such  stoves  were  made 
to  our  knowledge,  we  were  somewhat  puzzled. 
Finally  the  catalogue  was  resorted  to  and 
the  German  triumphantly  pointed  out  the 
names  of  his  stoves.  They  were  the  Success 
and  the  Magnetic. 

"  Occasionally  a  man  of  the  Spoopendyke 
order  comes  in.  He  wants  a  water  front. 
He  has  the  name  and  the  details  all  right, 
and  we  give  him  the  part  and  suggest  that 
we  send  a  man  to  put  it  in  for  him.  He  de- 
clines our  assistance,  says  he  is  used  to  these 
little  jobs.  He  enjoys  them.  Besides,  he 
isn't  as  big  a  fool  as  some  people,  who  pay 
a  man  to  do  a  simple  little  piece  of  work 
when  they  could  save  the  money  by  doing  it 
themselves.  Next  day  he  comes  in  crazy 
and  wants  to  know  what  we  mean  by  giving 
him  the  wrong  front.  Upon  investigation  it 
appears  that  he  has  taken  out  the  fire  brick 
all  right,  but  has  neglected  to  remove  the 
shell,  which  makes  the  water  front  too  large 
by  about  an  inch. 

"  If  people  would  be  more  particular  to 
give  us  the  right  information  they  would 
have  less  trouble  in  having  their  stoves  re- 
paired." 
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TELEPHONE    1780. 


J.  H.  FARR  &  CO.  «sajs  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,  Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 

8  to   16    MORSE    STREET,        -         -        TORONTO,     ONT. 


For  Iron  Fencing, 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  8treet  West,  TORONTO. 


W.  &  S.  BUTCHER,  Sheffield,  England,  Makers  for  over  ONE  HUNDRED  YEARS 

of  the    celebrated    "WADE    &    BUTCHER"     Razors,    and    the    Original   Manufacturers 
of  Hollow  Ground  Razors,  can  with  confidence  highly         >-v         /^i  c-jNrra  rzan  r\  m  <w 

recommend  their  goods  and  particularly  their  \~J  W/y  r3^CTPPi^l3vV'gp>  Pf? 
Brand  as  being  the  most  perfect  Extra  Hollow  Ground  Razors  ever 
manufactured  and  especially  suited  for  the  use  of  Barbers  and  for  priv- 
ate use.  Genuine  Razors  are  marked  with  one  of  the  following  Corpor- 
ate Trade  marks  : 


WADE  &  BUTCHER, 
SHEFFIELD,  ENGLAND. 


OR 


OR 

FOR  SALE  BY  ALL  DEALERS  IN  HARDWARE,  CUTLERY  and  FANCY  GOODS 


JAMES  HUTTON  &  CO.,  Agents, 


Montreal 


CURRENT    MARKET    QUOTATIONS 


METALS. 


Tin. 

Lamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  20,    21 
Straits "     ••••  20.    21 

Tin  Plates—  Charcoal  Platet,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes $5  50  $5  75 

IX             "          6  75    7  00 

IXX,       "           8  00    8  25 

Raven  '&P.D.  Grades- 

I.C.,  usual  sizes 3  75    4  ou 

[X              •'             4  75     5  00 

t'v'y           i'             5  75     6  00 

tYxX.     "             6  75    7  00 

D.C.,121xl7         3  50    3  75 

nx  4  50   4  75 

DXX.""'"'  *  75    5  00 

Note. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  PlaUt— Bright 

Bessemer  Stee^ 

I.C.,  usual  sizes   3  so    iou 

I.C.,  special  sizes 3  60    3  75 

Charcoal  Plata— Terne. 

Dean  or  J.G.  Grade— 

I  C  20  x  28, 112  sheets  . .     6  75    7  00 

IX  Terne  Tin 8  75    9  00 

Old  process  I.C. 13  00 

»<  **      I.X low, 

Charcoal  Tin  Boiler  Plates. 

Oooklev  Grade—  Per  lb. 

X  X.,  14x56,  50  sheet  bxs  ) 

'  >        14x60,  "  >   6c,     6|c 

14x65,  ) 

Tinned  Plates 

72x30  up  to  24  gauge 6J    6J 

26        "     6}    7 

28        "     7J    7J 

Iran  and  Steel. 

Base  Price 
Common  Bar,  per  100  lb  ..  $1  85  1  90 
Refined  "  "  ••  2  35  2  65 
HorseShoe"  ••  2  60  2  75 
Band  ;  '  I  § 

Ho°P  .,  "•     i"nn    i  ik 

Swedish        "  "  ■    i0°    ili 

leigh  Shoe  Steel 2  50 


Tire  Steel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb    0  10    0  14 

Russian  Sheet       "       0  1010  11 

Tank  Platesl-5  and  thicker  2  00    2  25 

Boiler  Rivets 4  50    5  00 


Boiler  Tubes. 


i-inoh 
-inch 


...  101c 

...  131 


Steel  Boiler  Plate. 

,  inch 82  45 

16    "      2  35 

H      "     nd  thicker  2  25 

Sheet  Iron, 

8  to  20  gauge  2  50 

22  to  24      "      2  35 

26  "      2  45 

28  "      2  65 

Canada  Plates. 

Alldull 2  50    2  55 

1  polished 2  55    2  60 

All  Bright  2  85 

Iron  Pipe. 

Wrought  671  to  70  and  10  P-°- 
Galvanized,  45  to  50  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  57i  p.c. 

Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 41,  4 J 

26  gauge,  "       4},  5 

28     "  "       5,    5J 

Gordon  Crown— 

16  to  24  gauge,  per  lb  41,  41 

26  gauge,  "         4J,  4} 

28      "  "         4},  5 

Note— Cheaper  grades  about    1  cen 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 6    6  3-5 


1 
5-16 

X 

7-16 

K 

% 


*i 

41 

4i 

....  3| 
....  3| 

n 

...2  4-5 


Trace,  per  doz.  pairs    $3  60    5  90 

German  coil,  per  100  ft    1  65    2  70 

Jack  chain,  iron,  single,  per 

doz  yards 0  13    0  50 

Jack  chain,  double,  per  doz 

yards 0  15     

Jack  chain,  brass,  single,  per 

doz  yards 0  20    110 


Copper— Ingot. 

English  B.  S  ton  lots  0  101  0  11 

Lake  Superior  0  10}  0  11 

Bolt  or  Bar. 

Out  lengths,  round,  1  to  i  in.  $0  20  $0  22 
"  round  &  square 

1  to  2  in 0  19    0  21 

Vote — Complete,  lengths  abou.  fifteen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

Untinned,  14  oz,  and  light, 
16  oz,  14x48  and  14x60 $0  15    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  16    0  17 

Note — Extra  for  tinning,   2  cents  per 

pound,  and  tinning  and  half  planishing 

3  cents  per  pound. 

Planished  and  tinned,   14x 

48  and  14x60  0  26    0  27 

Braaers.  (In  sheets.) 

4x6  ft,  25  to  30  lb  ea,  per  lb..  0  18    0  19 
"       35  to  45      "         "       ..  0  16    0  17 
"       50  lb  and  above  per  lb  0  15    0  151 
Boiler  dt  T.  K.  Pitts. 

Plain  Tinned   per  lb 0  19 

Spun  " 0  21 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  18  0  20 

"  "         27  to  30      "      ..  0  20  0  21 

30  and  up 0  23  0  26 

Sheets,  hard-rolled  2x4  ft...  0  21  0  23 

Zinc  Spelter. 

Foreign,  per  lb 0  04}  0  04} 

Domestic    "      0  041  0  041 

Zinc  Sheet. 

5  cwt  casks 0  05    0  051 

Part  casks 0  051  0  051 

Lead. 

Imported  Pig.  per  lb 0  2}    0  02J 

Domestic  "      0  02} 

Bar,  1  pound 0  04* 

Sheets,  21  lbs,  sq.  ft,  by  roll  0  041  0  04} 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  041  0  041 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra, ripe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  30  p.c. 
discount. 


Note— Cut  lengths,  net  price  ton  lots 
30  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  71c. 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  14    C  15 

Standard  0  13    0  14 

Wire 0  17    0  19 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb  80  1(>1  0  11 

Other  makes"    0    9J  0  10 

White  Lead. 

Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  cwt     41  4  75 

No.  1  Do "  4  50 

No.2  Do "  4  25 

No.  3  Do "  4  CO 

Prepared  Paints. 

(In  1, 1  and  1  gallon  tins.) 

Pure,    per  gallon $105 

2nd  qualities    "      0  90 

Barn(inbbls) 0  80     0  90 

Colors  in  Oil. 

(251b  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre   0  06 

French      "        0  05 

Marine  Black   0  09 

"         Green   0  09 

Chrome    "         0  08 

French  Imperial  Green 0  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwtl  36  1  40 
"      (J.F.L.S.)"        "  2  75 

"  "      Boval         "        "  1  10  1  15 

Venetian  Red,  (best)  "  "  1  80  l  90 
English  Oxides  per  cwt  3  00  3  25 
American  "  )  ..  „  i  ok  i  an 
Canadian    "     i  1  *>  1  90 

Paris   Green,  per  lb  0  121    0  15 

Burnt  Sienna,  pure,  per  lb 0  08J 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  Black  "       0  09 

Chrome  Yellows"      0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greens  "      0  12 

Golden  Ochre 0  03} 


HARDWARE 


27 


Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  69 

Extra        '  "        0  90 

Brown  Japan  "        0  65 


Axle  Grease. 

Per  gross  7 

Bath  Tubs. 
Zinc  discount 4  00 


00  13  00 


4  50 


Brown  Japan,  Turpentine  p.  gal.  0  85     copper,  discount,   40  and  10  to  40  pc. 
No.  1  Carriage  "        1  30         off  Revised  list. 


Gold  Size  Japan       per  gal.  1  00  1 

Pure  Orange  Shellac      "       1  95  2  05 

Hard  Oil  Finish       130 

Oil  Shellac 140 

White  Shellac 2  25 

Linseed  Oil  (in  bbls) 

Raw,    per  gal 0  53$ 

Boiled        "       0  56$ 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal    0  41  0  42 

Castor  Oil. 

Best,  per  lb 0  06|  0  07 

Cod  Oil. 

Cod  Oil,  per  gal 0  50  0  51 

Glue  (in  bbls) 

Common,  o  07}  0  08 

French  medal 0  09J  0  C9$ 

Cabinet,  sheet.. 0  11  0  12 

White.extra  0  16  0  18 

Gelatine  0  20  0  30 

Strip   0  16  0  18 

Coopers    0  19  0  20 

Al  clear  0  09 


Steel  Clad  20  p.o.  dis. 

Bells— San  J, 

Brass,   60    to  66J. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 

Cow. 
American  make,  discount  60 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 

Farm. 
American,  eacn 2  00 

House, 
American,  per  lb 0  35 


Carpet  Sweepers. 

Bissell,  per  doz 22  50 

World  '  21  75 

Daisy,  "  24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "       30  00    33  00 


Bellows. 

Hand,  per  doz  3  35    4  75 

Moulders'    "      7  50  10  00 


Cartridges — See  Ammunition  . 
Castors, 
Bed, new  list,  dis.  50pc.  >  to  50  and  5 
Plate  dis.50pc.  J     percent. 

Cattle  Leaders, 

No  31  and  32,  per  gross 8  50  1125 

Cement. 

60  and  Portland,  car  load  lots 

Thorold  ,'  

Queenston       "  

Napanee  "  

Chalk. 
Carpenters'  Colored,  per 

gross  0  45 

White,  lump,  per  cwt   0  60 

Red 0  05 

Crayon,  pBr  gross   0  14 


5  00 


0  40 


2  70 
1  10 
1  10 
1  10 


0  75 
0  65 
0  06 
0  18 


Glass. 

—  Window. 

Box 

Price. 

Double 

Star. 

Diamond 

Size 

Per 

Per 

Per       Per 

United 

50  ft 

100  ft. 

50  ft.  100ft. 

i  nches 

16  to  25 

1  20-25 

2  40 

1  75       .... 

26  to  40 

1  40 

2  70 

2  00       .... 

41  to  50 

3  10 

....       4  50 

57  to  60 

3  40 

....       5  00 

61  to  70 

3  70 

....       5  60 

71  to  80 

4  10 

....       6  25 

81  to  85 

4  50 

....       7  00 

86  to  90 

....       8  00 

91  to  95 

....       9  (0 

96  to  100 

....     10  00 

Pilkington. 
[Discount  10  p.c.  off  for  box  lots,  and 
10  and  5  for  10-box  lots.] 
Ordinary, 
st  break $3  65 


Chisels — Socket,  Framing  and  Firmer 


Blacksmiths'  discount  35,40  percent  American, dis  70 per  cent. 


Belting. 

Agricultural,  50  per  cent. 

No.  1,  leather,  dis.  40  &  5  per  cent. 


0  85     4  00 


Liquid  Glue-F.  LePage's,  dis.  20  to    B    "t  ditto  30  to  33*  percent 
i  per  ct.  off  list ;  Munn's,  dis.  25  to  30   """•'•  ^        »  .  Vl 


25. 

per  cent,  off  list. 


Bench  Stops. 

Per  doz 5  00    6  00 

Bits— Auger. 

Gilmour's  dis  60  per  cent. 
Excelsior,  discount  60perceus/. 
Rockford  Common,  65  to  65  and  5  p.c. 
Perfection,  50  and  10  per*c. 
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Ammunition — Cartridges. 
B.  B.  Caps,  50  and  5  per  cent. 

Kim  Fire  Pistol,  dis.40to  45  p.c.  Amer.  Jenning's  Genrnot  list  to  5  p.  cent  dis 
Rim  Fire  Cartridges,  Dom.  50  &  5  p.c.  _ 

Rim  Fire,  Military,  net  list,  Amer.  „.,  ,     ._,   .    ""•  t. 

Central  Fire  Pistol  &  Rifle,  15  to  18  per  Gilmour  s,  47  J  to  50  per  Cb.it 

cent.,  Amer.  Expansive 

Central  Fire  Cartridges,  pistol  sizes,  Clark's,  15  per  cent. 


Dom.  30  per  cent. 
Central   Fire    Cartridges,    Bporting 

and  military,  15  and  5  per  cent. 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.     B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded  and   empty  Shells,  "  Trap  " 

and  "  Dominion  ' '  grade,25  p.c 
Shot. 
Canadian,  common,  15  per  cent. 
Brass  Shot  Shells,  55  and  10  p  c. 
Primers,  30  per  cent. 

Wads. — Baldwin's. 

per  lb 
Best  thick  white  felt  wadding, 

in  Jib.  bags 1  00 

Best  thick  brown  or  grey  felt 

wads,  in  i  lb.  bags 0  70 

Best  thick  white  card  wads,  in 

boxes   of   500    each,    12   and 

smaller   gauges 0  99 

Best  thick  white  card  wads,  in 


Excelsior,  10  per  cent. 
QimUt 

Clark's,  per  doz 0  65    0  90 

Diamond,  Shell  "       100    150 

Nail  and  Spike,  per  gross    2  25    5  20 

Blacking,  (Catchpole's). 

No.l,  Egyptian  Blacking 9  00 

"2,  *'  "  4  50 

Blind  Rollers. 

Annex    per  doz.     125 


Mascot 
Erminie 


1  35 

1  12 


1  75 
1  85 
1  20 


Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 

Carriage,  dis,  70. 

Tire,  dis  60  to  60  and  10  per  cent 

Stove,  dis.,  60  p.c 


boxes  of  500  each,  10  gauge 0  35   Elevator,  dis.,  35  to  40  p.  c. 

Best  thick  white  card  wads,  in  Machine,  dis. ,  70  to  70  and  10  per  cent 

boxes  Of  500  boxes,  8  gauge....  0  55  Bnrinir  Murhlnnil 

Thin  card  wads  in  boxes  of  1000  Boring  Machines. 

each,  12  and  smaller  gauges...  0  20    Complete,  with  Augers,  ea.    5  00    7  5C 

Thin  card  wads  in  boxes  of  1000  Braces. 

each,  10  gauge...... ......  0  25    Barber's    6  00    7  75 

Thin  card  wads  in  boxes  of  1000  Barber's  Ratchet 10  00  1100 

each,  8  gauge ...............  0  45    Farmers- 2  00    2  75 

Chemically  prepared  black  edge 
grey  cloth  wads,  in   boxes  of  p.  M 
250  each- 
Hand  smaller  gauge 0  65 


0  12} 
4  50 


9  and  10  gauge 0  75 

7  and  8  gauge 0  90 

5  and  6  gauge 1  10 

Superior  chemically  prepared 
pink  edge,  best  white  cloth 
wads,  inooxes  of  250  each — 

11  and  smaller  gauge 1  15 

9  and  10  gauges 1  40 

7and8gauges 1  65 

5  and  6  gauges J  90 

Anvils 

Per  lb 0  10 

Anvil  and  Vice  combined 

each 

Augers. 

Gilmour's,  discount  50  per  cent. 

Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole.Vaughan's,  each    1  35    1  60 

Excelsior,  Jennings',  discount  50  pei 
cent. 

Awls. 

Sewing  per  gross 

Pegging,  " 

Brad, 
"  handled  " 

Saddlers'  " 

Awl  Hafts 

Patent  Peg,  per  gross. 
"    Sewing, 


Millar's  Falls  15  50  29  00 

Brackets— Shelf. 

Japanned  Canadian,  per 


Canadian,  dis    35  per  cent 

Tanged  Firmer  per  doz 

Churns 
Daisy  or  Leader,    dis.    from   factory 
60  and  2K  per  cent.   From  stock  60 
per  cent. 

Clamps. 
Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.O   1  35 

No.  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60$  to  65  p.c. 
Cradles,  Grain. 
Canadian,  discount  25  to  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list; 

dis.  40  per  cent. 
Hart  Mfg.  Co.,  (bolt  dies)  (Amer.  list) 
dis.  25  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 

Coil,    per  doz  0  88 

Englisn,     "       2  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  per  doz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37$  to  40  per  cent. 
Standard,  dis.  47$  to  50  p.  c. 

Elbows — Stove  Pipe 
$1.00  to  $1.65  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30 

Wine,  per  doz   130 

Star,         "  2  80 

Fenns  Corkstops,  No  9.  p.doz 

Petroleum,  per  doz 4  50 

Files  and  Rasps. 
Kearney  &  Foote's  discount  Am.  List 


2nd 
3rd 

4  th 
5th 
6th 
7th 


3  90 

4  60 

4  95 

5  40 
5  90 
0  50 


Picture  Glass 
Pilkington's  ordinary. 
1st  break    4    0 


2nd 
3rd 
4th 
5th 
6th 
7th 


4  70 

5  40 

5  90 

6  50 

6  90 

7  70 


2  00 
1  60 
4  00 


0  6l 

2  25 

3  90 

1  70 
6  50 


3  40 
3  20 


0  65 

1  59 

0  65 

1  25 

0  85 

1  60 

3  60 

7  3C 

0  45 

1  60 

:::} 


7  25  8  00 


Awl  and  Tool  Sets. 
Uillar's  Falls,  per  doz....    2  80    8  30 

Axes. 
Per  box    6  00  12  09 


doz.  pairs 0  50 

Berlin  Bronze  Cana'n   ....    0  85 

Broilers. 
Light,  dis. 65  to  67$  per  cent. 
Reversible,  dis.,  65  to  67$  per  cent. 
Vegetable,  per  doz,,  dis.  37$  per  cent 

Henis,  No.  8        "      6  00 

"    No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz    500    4    23 

Butts— Brass. 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  And  5  to  65  5  pc,  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis. 65  &  10  to  70  pc. 
Loose  Pins,  "    65  &  10  to  70  p.c. 
Berlin  Bronzed,  dis.  70,  70  and  5  per 

cent. 
Gen  Bronzed, perpair  0  40 

Can  Openers. 

Acme,  per  gross   9  00 

Sardin    Scissors, per  doz.    3  75 
Card. 

Horse,  per  doz 0  60 

Carpet  Stretchers. 

American,  per  doz 100 

Bullards  "      S  50 


Gas  Fittings  and  Staple  Brackets. 

Jas.  Harwell,  Toronto— Dis.  20  to  25  p. 
c,  free  of  du*y.  Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each   0  30    

Enamelled"     0  55    

Grindstone  Fixtures. 

P.  S.  &  W.,  per  doz 3  88    4  25 

Hammers — Nail. 
Maydole's   net  list  to  5  per  cent.  dis. 
Can.  discount  25  to  27$  p.c 
Tack. 

Magnetic,  per  doz  l  io    l  50 

Sledge 

Canadian,  per  lb 0  12$  0  13 

Ball  Pean. 
English  and  Can.,  per  lb  .    0  25    030 
Handles. 

Axe       per  doz 00    3  50 

Store  door    "     100    180 

Chest,  per  doz  pairs  040    2  50 

Chisel. 

Firmer       per  gross 3  00    4  50 

Socket  Firmer    "         325    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  35  per  cent,  to  40  p.c. 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.o 

Saw. 

American,  per  doz  1  00    1  25 

Plane. 

American,  per  gross 315    375 

Hammer  and  Hatchet. 

American,  per  doz  0  50    0  8C 

Cross  Cut  Saw. 
Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  perpair    9  40    0  80 


00 


57$  to  60  per  cent. 
Black  Diamond,  50  &  5  per  cent.  dis.   Lanes,  45  to  47^4  p'.c.dis 

to  50  and  7$  Amer.  List. 
Nicholson's  dis. ,  Amer.  list,  50,  50  and  5 

per  cent. 
Toronto  File  Co..  50  arid  10  to  60  p.c. 

Amer.  list 
Jowitt's, dis.  Can.  list,  25pc.  to  27$  p.c. 
Globe  File  Co.'s  disc.  60  per  cent. 
Horse    Rasps,  Kearney  &  Foote's  dis 

Am  list,  50  p.c.  to  50  and  10  p.c. 
Horse  Rasps,  dis.  45  p.c.  Amer. Hellers 
Horse  Rasps,  Spencer's,  dis.  Can.  list 

40  p.c. 
Horse  Rasps,  Toronto  FileCo.,  50  and 

10  p.c,  Amer.  list. 

Fluting  Machines. 

Each 0  60    2 

Forks. 
Hay, Manure,  etc,dis.40  to  45  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  57$  to  60  per  cent. 
Shepard's     Lightning,  dis.  50  to 
and  10  p.c. 

Fruit  Presses. 

Henis',  per  doz  4  08 

Enterprise,  discount  10  p.c. 
10  80  Shepard's  Queen  City,  dis.  15  p.c: 
*  58  Fry  Pans. 

Acme,  discount  55  to  60  per  cent 
Gauges — Marking,  Mortise,  etc. 
Stanley's,  dis. 50,  55 p.  c. 
Wire  Gauges 
Winn's  Nos.  26  to33,sach    166    1  40 


0  65 


1  00 


1  50 


Hatchets. 

Can.,  dis  40  to  42$  p  c. 
Hinges. 
Blind,  Parker's, dis.  60  to 60  and  lOp.c 
"       hepard's  Noiseless,  dis.  60  p.c 
"  "    Buffalo,  dis  60  to  70  pc 

Light  T  and  strap, dis  65  to  70  p.c 

Heavy,  per  lb 03  3-5    0  04J 

Screw  hook  and  hinge — 

6  to  10  in.,  per  set 0  00    0  04 

12  up  "        0  CO    0  03 

Per  doz.  set 

Screw,  Eureka 1  13    1  80 

Gate,  Clark's 1  50    2  20 

"      Shepard's,  dis  50  to  60  p.c 

Per  doz.  pairs 

Spring     1  50    3  50 

"    Shepard's  Samson  1  75    1  90 
Hoes. 

50  Garden,  Mor  ar,  etc., discount  40  to 
45  per  cent. 
Planter  doz 4  00 


Hooks —  Cas  t  Iron 

Birdcage,    perdoz 0  50 

Clothes  Line,    "       0  27 

Harness,  "       0  72 

Hat  and  Coat,  per  gross      100 
Chandelier   perdoz 0  50 


5  0. 


1  11 
0  63 

0  88 
3  00 

1  00 


Wrought  Iron. 

Wrought  Hooks  and  Staples,  Can. 

dis.  40  and  5  to  40and  10  per  cent. 
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Wrought  Books  and  Staples,  Amer 
dis.  75  and  10  to  80  per  cent. 
Wire. 
Hat  and  Coat, d  is.  55  to  60  p.c 

Belt,  perl.OOO 0  60    2  70 

Screw,  bright,  Eng.,  dis.  50  to  55  per 
cent. 

Horse  Nails 
Canadian, dis.    60  to  60  and  2$  p.c. 

Horse  Shoes, 
F.O.B.Toronto|&  Hamilton....  $3  80 
Snow,       "  "  ...     3  90 

P.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  Picks. 

Star.perdoz 3  00   3  25 

Kettles. 
Brass  spun,  7$  per  cent. dis.  off  new 

list. 
Copper,  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 
American,  60  and  5  to  60  and  10  p.c. 

Keys 
Lock,  Can, dis  50 p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.  P.,  85  to  3  00 

per  doz. 
Bronze,  Berlin,  per  doz  ..    2  75    3  25 
Bronze  Gem,        "        ....    6  00    9  00 
Sava  "         ....     8  75  10  00 

Shutter    porcelain,  F  & 

£,   screw,  per  gross $130    4  00 

Knives, 
Clauss,  bread, cake  and  paring  knives 
$7.20  per  doz.  nett. 
Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  1  87    3  85 

King,  wood,  "  2  75    2  90 

"       glass  '  4  00    4  50 

All  glass,  '  1  20    1  30 

Lines. 

Fish,    pergross 105    2  50 

Chalk,         "  1  90    7  40 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  percent,  40  to  42$  p.c. 

Padlock, 
English  and  Am.  per  doz       50    6  00 
Scandinavian,  "  1  00    2  40 

Eagle,  dis.  percent, 15  to  17$  pc. 

Mallets. 

Tinvimiths',  per  doz    125    150 

Carp't'rs',  hickory     "  1  25    3  75 

Lignum  Vitffl,  "  3  85    5  00 

Caulking, each 1  60    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis.  17$  to  20 
percent,  dis. 

ome,  each 

Mincing  Knives. 

American,  per  doz  42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  to  70.10  percent 

Nails. 
Cut  Nails  (Iron) 

1.  Either    Canada     or     American 

Pattern. 

Basis— 50  to  60  dy 185    190 

40dy 1  90    1  95 

30  dy 1  95    2  00 

20, 16&12dy....     2  00    2  05 

10  dy 2  05    2  10 

8&9dy 2  10    2  15 

6&  7  dy 2  25    2  30 

2.  Amer.  Pattern  Only 

from4to5dy..    2  35    2  40 
3dy.(lath) 2  85    2  90 

3.  Canada  Pattern  Only 

from  4  to  5  dy  ..    2  35    2  40 

3  dy.  (lath) 2  75    2  80 

3  dy.  A.P.  Fine     3  45    3  5o 
Cut  Nails(steel)  Add  10c.  to  the  prices 

in  list  for  iron  nails. 
Wire  Nails,    75,   10  and  5  per  cent  ; 
3  per  cent,  cash  delivered  in  lots 
of  10  kegs  or  more. 
Brads  &  Moulding  Nails,   75, 10  and 
5  per  cent,  from  new  list. 
Nail  Pullers. 

iierman  &  American 1  85    3  50 

Nail  Sets. 

pergross 
Square,  round  and  octa- 
gon            3  38     4  00 

Diamond 12  00  15  00 

Netting. 
Poultry,  60  per  cent  dis. 

Import  60,  10  per  cent. 
Oil. 
Canada  Refined  Oil  (Toronto)  14       15 

CartonSafety     "     0  17    0  18 

Canada  W.W.     "      0  20    0  22 

American  W.W.  "     0  S!5 

S   H.  Seal per  gal  0  63    0  65 


Oilers. 
McClary'sGalvan.  Iron 

Oil    Can,    with    Pamp, 

per  doz 19  50 

Zinc  and  Tin,  dis.   50,  50  and  10. 

Copper,  per  doz 1  25    3  50 

Brass,  "       I  50    3  50 

Malleablui  dis.  ah  per  ot. 

Pails. 
Galvanized,  per  doz  2  25    3  30 

Pencils. 

Dixon's,  per  gross 100    4  25 

Carpenter 2  25    3  60 

Picks 

Par  doz 6  00    9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent    American  dis. 57$ 
Wood,  fancy  Canadian, or  American 

35  to  37$  per  cent. 

Bailey's(StanK,  &  L.Co.)42$  to45p.c 

Miscellaneous,  dis.  15  to  17$  per  cent 

Bailey'sVictor.dis.  15  to  17$percent 

Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.  dis 

37$,  40  p   c. 
Button's  Imitation,   per 

doz 5  00    9  00 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  and  10  p.  c. 
Poppers. 

Corn,  square,  per  doz 135    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys 

Hothouse,  perdoz 55    100 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  57$  to 

60  per  cent. 
Pitcher  Spout,  65  to  67$  p.c 
Canadian  Cistern  60  to  62$  p.  c.from 

factory. 
Canadian  Pitcher  Spout  67$  to  70  p.  c. 
from  factory. 

Punches 

Saddler's,     perdoz 100    185 

Conductors'        "        9  00  15  00 

Tinner's  solid,  per  set 72 

'        hollow,  perinch     100 

Putty 

Bladder,  per  100  lbs 1J        2 

Tins, lbs  2  50    2  75 

Rail. 

Barn  Door,  per  foot 3  3$ 

Sliding  Door,        "      3J        3| 

Lanes,  40  p.c.  dis 

Rakes. 

Cast  Steel  and  Malleable  Canadian 

list  dis.  40  to  45  percent. 

Razors. 

Boker's,  perdoz    7  50  11  00 

Wade  &  Butcher's      "         3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent  cash  30  days. 
Copper  Rivets,  dis.  50  per  cent. 
Iron  "  "    50  per  cent. 

Burrs,  Iron,  50  and  lo 

Rivet  Sets. 
Canadian  dis.  30,  35perc. 
Rope 

Per  lb. 
Sisal.    Manilla. 
7-16  in.  and  larger..     6}  9         91 

K,  5-16,  %  in 7i  91        9| 

Cotton,  per  lb 18       20 

New  Zealand g$         9 

Russia  Deep  Sea,  per  lb..      12}      13$ 

Jute    "    ...      06}      07$ 

Rules. 
Boxwood,  dis.  80  to  80  &  10  p.c. 
Ivory,  dis  37$  to  40  per  cent 

Sad  Irons. 

Mrs.  Potts,  per  set       75       80 

"  N    P.         '  1  00    1  05 

Sad  Heaters. 

Dome,  Shepard's, per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.  &  A. ,  sand,  40  to  40  and  5  per  cent. 

Emery,fper  quire 55       90 

Sash  Cord 

Perlb 22        50 

Sash  Locks. 
Triumph  and  Morris, dis  37$,  40por 
cent. 

Kempshell's  dis.  40,  62$  per  cent. 
Canadian,  dis.   45,50  p.  c 
Sash  Weights. 

Sectional,  perlb 1} 

Saws. 
Hand,  Disston's,  dis   10  p.c. 
S.  &  D  ,  dis.  35  per  cent,  to  40  p  c. 
Cross  Cut,  Disston's,  per  ft.  35  to  55 
S  &  D  dis.   35  p  c.  on  Nos  2  and  3. 


Hack,  complete,  each 75    2  75 

"       frame    only  75 

Saw  Sets. 

Perdoz 165    9  00 

Scales. 
Canadian  List,  dis.  40  p.c 
Scale  Beams. 
Canadian,  B   S.  &  M.  dis.  40  p.  c. 
Scrapers. 

Box,    perdoz  2  10    4  50 

Foot,       "  40    3  50 

Screens. 

Window,  patent,  perdoz    5  00    6  00 

Screw  Drivers. 

Sargent's,  perdoz 65   4  00 

Screws. 
Wood.F.  H.,Iron,  and  Steel,77$  per 

cent.,  dis. 
Wood,  R.H.      "      72$  per  cent.  dis. 
"      F.  H.  Brass75        "  " 

•'      R.  H  70         "  " 

Diamond   Point  wood   screw  nails 
bright,  dis.  77$  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  perdoz 4  25    5  75 

Scythes 
Discount  40  to  45  per  cent. 
Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis. 75  percent 
B.  &  W.  N.  P  ,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
Mina,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"       N.P„  70  per  cent. 
Clauss,  Full  nickel,  60  p.c.  off 

"     Japanned  handles,  70 p.c.  off. 
Sheaves 
Sliding  Door,  per  set    ...        77    140 

Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz    115    135 
tinned,  1  35    1  60 

Tin  Rim,  "  "  2  30    2  45 

"  black,        "  1  80    2  25 

Snaps 
Harness,  German,  dis.  35  per  cent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 
In  \  or  Yt  gross  boxes,  per  grs 
Soldering  Irons. 

Per  lb 0  28    0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves. 

Wood,  English  180 

Iron,  American  1  35 

Spoons  and  Forks. 

TeaSpoons  pergross    7  50    12  00 

Dessert  "      ....         "         21  00 

Table       "       ....         "         30  00    30  00 

Dessert  Forks...        "         24  00 

Medium     "      -         "         27  00 

Table  "      ■•         "         36  00 

Squares. 

Iron,  per  doz  165    2  90 

Steel,  dis.  80  and  5  to  80  and  7J4  p.c. 
Try  and  bevel,  dis.  50  to  52$  percent 

Staples. 
Fence,  galvanized,  per  lb  3$ 

Wrought  Iron,  dis.  75, 75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 
Stove  Polish,  (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz 1  75 

No  1,  Stove  Paste,  per  gross 9  00 

•'2       "  "         "        "      ....     4  80 

Stone. 

Washita, perlb 0  25 

Hindostan,  per  lb 0  06 

"  Slips,  per  lb 

Labrador,    perlb 

"         Axe,   "      

Turkey!  '       

Arkansas  "      

Water-of-Ayr    "      

Scythe,  per  gross 3  50 

Grind,  perton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut,  Carpet  Blued ,  gimp,  55  per  cent 
"  tinned,  dis.  57$  per  cent. 

Swedes'  iron,  blued  or  tinned,  dis.  50 

per  cent. 
Upholsterers" dis.  50  percent. 
Copper  Nails, dis.  60  per  cent. 

"      Tacks,  45  per  cent. 
Clout  Nails,  dis.  60  p.  c  to  65  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  65  per  cent. 
Trunk  Tacks,  dis.  57$  per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  62K  p 


11  30 


5  00 
2  35 


50 

07 

9 

0  13 

0  15 

0  50 

1  50 
0  10 
5  00 


Cigar  Box  Nails,  dis.  45  per  cent' 
Shoe  Finders 'TacKS  and  Nails,  dis.  37 
per  cent. 

Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 

English  Pat.  Leather 5  50    9  75 

Chesterman's,     each  0  90    2  85 

steel. each  .    0  80    8  00 
Thermometers. 
Tin  case&  dairy, dis.75p.c  .' 

Thimbles . 
Asbestos,  filled,  per  doz.,  35  to  40  pc. 

Ties. 
Cow, perdoz 1  "■'•>    2  50 

Tinner's  Tools. 
P.S.&W.,netlist. 
Canadian  15  to  35  per  cent  dis. 

Tinware. 

8 tamped, dis.  Assn list, 70,  and  12  J  per 
cent,  to  70  and  25  p.c.  on  special 
lines. 

Japanned,  Prices  on  application 

Pieced,  "       "  " 

Transom  Lifters 

Payson's,  $2.60  to  $5.00  per  doz. 

Traps 
Game, Newhouse,  dis  33$  p.c.  to  35  p.c. 
Game.H  SN..P.  S.  &  W.  or  Steel,  60 
and  10  to  67$  per  cent. 

Mouse,  per  doz  0  35    1  50 

Rat  "        2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz  4  75    9  00 

Brade's        "        00  10  50 

D.  &  S.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  perlb 0  12$  0  20 

Wrapp'g.mottl'd.pr.pack    0  50    0  60 
"         cotton,  per  lb..     0  18    0  20 

Mattress,  per  lb    0  33    0  45 

Staging        "         0  27    0  35 

Broom         "         0  30    0  ft 

Binding,  flax,  per  lb 

"         jute      "       

"         Blue  ribbon 0  1-/$ 

"         Red  cap 0  11$ 

"         Crown 0  li'J 

"         Silver  Composite 0  09 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand.perdoz 4  00  fi  00 

Bench,  parallel,  each 2  00  4  50$ 

Coach,  each  6  00  7  00 

Peter  Wright''},  pbr  lb 0  12  0  13 

Pipe,  each 5  50  9  00 

Saw,  perdoz 6  50  13  00 

Washer  Cutters. 
Perdoz   4  00    8  50 

Washers  "Iron,"  40  per  cent.,  4  mos. 
or  3  per  cent. 

Well  Wheels. 
Amer., perdoz.  8,10  &  12  in.    3  38    6  bo 

Wire. 

Brass  Wire,  16  to  25  wire  gauge,  21  to 
26c.  lb. 

Copper  Wire,  5  to  10  p.  c.  off  Amer.list 

Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
[In  lots  of  1,000  lbs.,  annealed  oiled, 

and  annealed  and  galvanized.freigh  t 

will  be  prepaid.] 

Bright,  Coppered  steel  and  spring  20 
per  cent  f.o.b.  Montreal 

Broom  Wire  5j  to  6Jc.  per  lb. 

Clothes  Line  Wire,  19  gauge,  per  doz 
coils 3  95 

Wire  Fencing. 
Galv.2barb,2$&5in.apart     1  ...        „, 
"4      "    4  &  6  "      "         /**       3* 
"    Plain  twist,  all  deld        3$      33i 
"    Steel  thorn  and  rib- 
bon         4J     5 

"  Lock  Barb,"  4  point 4$ 

Ditto  Glidden  2  point  ..      4$ 

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points '. .        ..      4$ 

Steel  staples 3$ 

Terms,  60  days  or  2  percent,  in  30 
days. 

Wire  Cloth 
Ordinary,  discount  2b  p.c. 
Painted  Screen,  p.lOOsq.ft    185    190 

Wrenches. 
Acme,  35  to  37$  per  cent. 
Agricultural,  70  and  10  to  75  p.c. 
Standard,  dis.  60,  60  &  lOp.c. 
Coe's  Gen'ne,  dis.  3  2$  to  35  p.  c  dis. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    ..    2  00   3  "< 

S.,  perdoz 5  80    7    0 

G.  &K.'sPipe    "      6  00 

Burrell's    "     eac-i 3  40 

Pocket,  perdoz 125    2  00 


TRADE  MARK  FOR 


Simpson,  Hall,  Miller  &  Co., 

1 6  and  1 8  DeBresoles  St.,  Montreal. 


HOLLO*    WAi* 


REGISTERED 

TRADE  MARK  FOR 

Manufacturers  of   the  knives.forks.spoons.. 

Finest  Quality  Electro-Plated  Ware. 

And    Sole    Manufacturers   of   the    Celebrated 

WM.   ROGERS'  Knives,  Forks,  Spoons,  Etc.    a. j. w^bey, iuuw 


H 


Best  Dpsetter 

A  Poor  Upsetter  meaDS  to  the  black- 
smith who  buys  ojkOEty^  it  money  thrown 
away.       In    the *V-"'wx/'r-lonL'  run  it  don't 


pay  a  merchant a^n^*^  to  handle  goods 
that  are  not  sat-  ^G/steB^  isfactory  to  his 
customers.  Jardine's  Patent  Tire  Upsetter 
is  reliable  and  durable,  and  moderate  in 
.price. 


A.  B.  JARDINE  &  GO. 

Manufacturers  Blacksmiths'  Tools 
HESPELER,  ONT. 


BUCK 
DIAMOND 


FILE 
WORKS, 


21   Richmond  St.,  Philadelphia,  Pa. 

G-.  &d  H.  IB^IRIDsriETTV 

MANUFACTURERS  OF 

Mill  Sawf iles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  _  Lightning  Sawfiles. 

EVERY  OTHER    DESCRIPTION  OF  SAW   FILES. 
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WE  MARE 


MANILLA 

BROWN  WRAPPING 
HARDWARE  MANILLA 
LEATHER  MANILLA 


PAPER 


QPECIAL    Paper   for    the    Hardware   Trade  ; 

different  kinds ;    different  weights  ;    different  { 

sizes  ;  different  prices.      No  matter  how  much  you  | 

want,    or  of  what  grade,  write  us  for  prices  and  § 

samples.     We  are  out  for  the  business.  § 


The 


KB.  Eddy  Co.  "S'^a 
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A.  ALLAN,  Pres. 


J.  O.  GRAVEL,  Sec.-Treas. 
F.  SCHOLES,  Man.  Director. 


THE  (ACADIAN  RUBBER  (O'Y 

Of  Montreal  and  Toronto. 
CAPITAL,       -       -       $2,000,000. 


MANUFACTURERS    OF 


First  Quality  Rubber 
Boots  and  Shoes,  Supe- 
rior Quality  Rubber  Belt- 
ings, including  The  For- 
syth (Boston  Belting  Co.) 
Seamless  Rubber  Belt- 
ing. For  which  we  are  Sole 
Agents  and   Manufacturers  in  Canada. 

We  hold  the  Patent  and  Eight  to  Manufacture 
in  Canada. 

THE  PATENT  PROCESS  SEAMLESS  TUBE  HOSE 

We  Make  all  Our  Hose  by  this  Process. 

ASK  THE  MERCHANT  YOU  DEAL  WITH  FOR  IT  AND  TIKE  NO  OTHER. 

Rubber  Packings,  Valves,  Gaskets,  etc. 

Head  Office  and  Factory,  Montreal.         J.  J.  McGILL,  Man. 

WESTERN   BRANCH  : 

Cor.  Front  and  Yonge  Streets,  TORONTO. 
J.  H.  WALKER,  Manager. 


FINEST    QUALITY 

RUBBER  BELTING 


"  MONARCH  " 

"RED  STRIP" 

"LION"  brands 

PARTICULAR  ATTENTION  GIVEN  TO 
ORDERS  FOR  LARGE  SAW  MILL  BELTS, 
ENDLESS  OR  STRAIGHT  .... 

The  Gutta  Pergha  &  Rubber  Mfg.  Go. 

OF  TORONTO,  LTD. 

61-63  FRONT  STREET  W,  Toronto. 
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|  When 
|  a 
|  fire 
1  comes 


to  a  man  who 
has  a  Taylor 
safe,  he  has 
no  need  to  be 


anxious    con-  ^ 

cerning  the  contents;  —  they  ^ 

will   come  through  all  right.  ^ 

If  you  are  without  a  safe,  you  3 

know  what  to  buy.  E5 

J.  &  J.  Taylor  % 


Toronto 
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Prize  Cups 
Trophies 

AND 

Medals 


Are  a  specialty  with  us. 
Our  new  illustrated  cat- 
alogue gives  a  great  deal 
of  valuable  information 
in  reference  to  this  class 
of  goods.  If  you  have 
not  received acopy  advise 
us. 


The  Toronto 
Silver  Plate  Co. 

KINQ  ST.  WE8T 

TORONTO,  CANADA. 


E.G.  Gooderham,        Jno.  C.  Copp, 

Manager.  Sec.-Treas 


VOL.  VI. 


TORONTO,  JUNE  9,  1894. 


No.  23. 


MAGNOLIA  AXETAL 


IN     USE    BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST    ANTI-FRICTION    METAL    FOB 

High-Speed  Engine,    Dynamo,    Rolling-Mill,    Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL  CO., 


London  Office:  75  Queen  Victoria  St. 
Chicago  Office  ;        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortland  Street,  NEW  YORK. 


You  that  have  tried 

THE 


Don't  H 

U a  B 


know    they  are  the  best. 
Spread  the  News ! 
Tell  your  friends  of  your 
success ! 

They  may  still  be  trying 
everything  that  comes  to 
hand.  First-class  painters 
use  only  first  quality 
Colors 

MADE    ONLY   BY 

THE  SHERWIN-WILLIAMS  GO. 

Paint  Manufacturers 

Cleveland,  Chicago,  New  York 


Sole  Agents  for  Canada 


Walter  H.  Cottingham  &  Co.    -    Montreal 


RICE  LEWIS  &  SON 


Arthur  B.  Lee,  President. 


IjIIMIITZEID 


Importers  of 


BAR  IRON,  STEEL, 
BOILER  PLATE, 

SHELF  AND  HEAVY 

HARDWARE 


A.  Burdett  Lee,  V.P.  and  Treas. 

Mantels 
Grates 
Tiles 

CUTLERY 


FINE  BUILDERS'  HARDWARE 

Cor.  King  and  Victoria  Streets  TORONTO. 


BOOTH'S 


uHr*s 
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Price   List  on  Application. 


The  Booth  Copper  Co. 

Toronto,  Ont. 


OIL  STOVES 

Improved  Patterns  for  1894, 


DAISY" 

Tin 
Bottom 


One,  Two  and  Three  Burner,  Ovens  and  Extension  Tops, 
Finish.  First-class,  No  Smoke,  No  Smell. 


Kemp  Manufacturing  Co., 


TORONTO. 


. .  HARDWARE . . 

A    PRACTICAL   JOURNAL   FOR   THE    WROUGHT,    CAST,    STA/TPED, 
SHEET   AND  SPUN   METAL  TRADES. 


Published  Weekly. 


$3.00  a  Tear. 


Vol.   VI. 


TORONTO  AND  MONTREAL,  JUNE  9,   1894 


No.  23 


J    S.  McLEAN. 

President. 


HUGH  C.  McLEAN, 

Sec.-Treas 


THE  J.  B.  McLEAN  PUBLISHING  COMPANY, 

FINE  MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 

HEAD  OFFICE:  •  -  10  Front  St.  E. 

MONTREAL  OFFICE:  •  I  46  St.  James  St, 

E.  Desbarats,  Manager. 

NEW  YORK  OFFICE  :     Room  41,  Times  Building. 

Roy  V.  Somervllle,  Manager. 

EUROPEAN  BRANCH  : 

Canadian  Government  Offices, 

17  Victoria  St..  London,  8.W. 
R.   Hargreaves,  Manager. 

John  Cameron,  General  Subscription  Agent. 


WHEN  the  price  of  an  article  is  kept 
for  a  length  of  time  at  a  figure  which 
does  not  net  a  living  profit,  the 
manufacturers  thereof  are  not  infrequently 
driven  to  sacrificing  the  quality.  As  the 
trade  is  well  aware,  at  the  prices  at  which 
turpentine  and  linseed  oil  are  now  selling  a 
living  profit  is  not  possible  ;  in  fact  there 
have  been  instances  of  late  where  sales  have 
been  made  at  and  even  below  the  cost  of 
the  pure  article.  And  now  the  assertion  is 
going  the  rounds  that  some  jobbers  are  re- 
sorting to  adulteration  in  order  to  secure 
what  reckless  cutting  is  taking  from  them. 
How  far  the  trade  is  warranted  in  mak- 
ing the  assertion  in  question  Hardware 
knows  not,  but  it  is  natural  to  suppose  that 
some  should  do  the  unnatural  thing  under 
the  present  abnormal  condition  of  prices. 
Peoile  cannot  afford  to  do  business  for  noth- 
ing in  this  day  and  generation.  But  nothing 
can  justify  adulteration.  To  adulterate  is  to 
practice  deceit.  The  adding  of  a  foreign 
substance  to  turpentine  or  linseed  oil  is  not 
wrong  in  itself  so  long  as  the  fact  is  not  con- 
cealed from  the  buyer  or  the  consumer.  If 
they  are  acquainted  with  the  fact  and  then 
choose  to  purchase,  instead  of  paying  a 
higher  price  for  the  pure  article,  all  well  and 
good.  But  the  trouble  is  that  a  knowledge 
of  the  real  condition  of  affairs  is  as  a  rule 
kept  from  those   who  should  know  it,    and 

there  is  where  the  wrong  is  done. 

*  *  * 

Speaking  of  adulteration  brings  to  mind  a 


recent  case  of  adulteration  ventilated  in  the 
courts  at  Cincinnati.  It  was  of  a  unique 
character.  Manufacturer  A  had  reason  for 
thinking  that  manufacturer  B  was  adulter- 
ating white  lead.  He  procured  a  sample 
andliad  it  analyzed.  The  results  proved  that 
his  suspicions  were  well  founded  ;  and  he 
was  not  slow  to  advertise  the  fact.  Manu- 
facturer B  then  sought  a  restraining  order 
from  the  courts  and  instituted  suit  for 
damages.  In  court  the  defendant  proved 
adulteration,  the  analyses,  some  forty-five 
in  number,  practically  agreeing  on  the 
extent  of  the  sophistication.  The  court 
held  that  the  publication  of  the  analysis 
was  justifiable,  and  the  plaintiff's  claim 
for  damages  and  an  injunction  was  ac- 
cordingly denied.  The  importance  of  th:s 
decision  centres  in  the  fact  that  it  is  with- 
in the  province  of  one  dealer  or  manufac- 
turer to  publish  a  truthful  analysis  of  an- 
other's products.  Commenting  on  the  re- 
sult, a  contemporary  considers  it  of  unusual 
interest  and  value,  and  will  doubtless  stimu- 
late the  close  examination  of  other  makes  of 
white  lead,  and,  in  fact,  of  paints  and  oils 
generally,  to  enlighten  the  buyer  as  to  which 
is  pure  and  which  is  adulterated.  In  Can- 
ada the  law  seems  to  be  sufficiently  rigid  to 
prevent  adulteration  of  white  lead,  the 
nearest  approach  to  it  being  when  manufac- 
turers use  inferior  qualities  of  dry  lead  and 
oil  when  grinding. 

*  *  * 

There  is  probably  no  piece  of  purely  com- 
mercial legislation  which  has  been  so  much 
sought  after  during  the  last  few  years  outside 
tariff  reform  than  an  Insolvency  bill  for  the 
Dominion.  This  has  been  particularly  so 
the  past  three  years.  But,  on  one  pretence 
or  another,  the  matter  did  not  reach  the 
form  of  a  bill  until  this  session,  when  Hon. 
Mackenzie  Bowell,  Minister  of  Trade  and 
Commerce,  introduced  his  Insolvency  bill 
in  the  Senate,  through  which  it  has  since 
passed.  But  just  as  the  measure  is  in  sight 
of  the  promised  land  of  actual  law,  the  pros- 


pect of  its  entering  this  year,  at  least,  is 
dimmed  by  a  statement  made  in  the  House 
a  few  days  ago  by  the  Premier,  "  that  if 
there  was  time  this  session  the  Government 
would  introduce  the  Insolvency  bill."  In 
the  light  of  past  experience  there  is 
good  reason  to  fear  the  shelving  of 
the  measure  for  a  more  convenient  sea- 
son. An  intimation  of  this  kind  is  usually 
a  modified  way  of  saying  that  there 
will  not  be  time.  Days,  however,  will 
probably  be  found  for  wasting  the  time 
of  the  House  and  the  money  of  the  country 
in  useless  discussions,  and  in  dissecting  un- 
important measures,  while  it  is  possible  that 
time  may  not  be  found  for  disposing  of  a  bill 
of  the  importance  of  the  Dominion  Insol- 
vency bill.  That  such  a  law  is  wanted  is 
beyond  doubt  in  the  minds  of  a  great  major- 
ity of  the  businessmen  of  the  country.  It 
is  wanted  for  the  protection  of  our  own 
merchants  ;  it  is  wanted  for  the  protection 
of  foreign  merchants  who  do  business  with 
Canada.  And  to  defer  final  dealing  with  it 
till  next  session  would  be  reprehensible  and 
and  an  unwarrantable  ignoring  of  the  com- 
mercial interests  of  this  country.  In  short,  if 
the  Government  is  really  desirous  of  passing 
the  Insolvency  bill  it  can  find  the  time. 
Its  pros  and  cons  have  already  been  well 
weighed,  and  the  Premier  himself  acknow- 
ledges that  its  passage  through  the  House  of 
Commons  is  not  likely  to  take  long.  If, 
therefore,  the  worst  fears  are  realized  and  the 
House  closes  without  disposing  of  the  bill 
one  way  or  the  other,  the  plea  that  there  is 
not  time  to  deal  with  it  will  be  looked  upon 
largely  as  mere  subterfuge  and  will  as  such 
be  remembered. 


The  Canadian  tariff  has  passed  the  com- 
mittee stage,  and  work  upon  it  is  now  prac- 
tically finished.  Whatever  difference  of 
opinion  there  may  be  regarding  the  charac- 
ter of  the  new  tariff,  few  will  assert  that  much 
time  has  been  wasted  in  dealing  with  it  since 
it  was  introduced  to  the  House,  March  27th 


HARDWARE. 


last.  At  any  rate  one  must  come  to  this 
conclusion  if  the  time  which  Congress  has 
already  exhausted  in  tinkering  with  the 
United  States  tariff  can  be  taken  as  a  basis 
of  comparison.  Congress  took  up  the  prac- 
tical work  on  the  tariff  some  eight  or  nine 
months  ago,  and  although  it  passed,  after 
much  labor,  through  one  branch  of  that  in- 
stitution, its  day  of  final  settlement  is  not 
yet  in  sight,  although  it  has  been  before  the 
Senate  for  three  months.  The  Canadian 
House  of  Commons,  on  the  other  hand,  only 
had  the  tariff  bill  submitted  for  its  consid- 
eration some  ten  weeks  ago,  but  it 
is  now  practically  through  with  it.  At 
any  rate  those  interested  have  the  satis- 
faction of  knowing  that  "  what  is  done  is 
done,"  and  that  is  worth  a  good  deal.  It  is 
not  so  much  the  changes  made  in  the  tariff 
as  the  uncertainty  as  to  what  the  ultimate 
character  of  the  changes  will  be  that  upsets 
the  trade  of  the .  country.  During  the 
ten  weeks — it  was  really  less,  taking  into 
account  adjournments — the  matter  was  be- 
fore the  Canadian  Parliament,  some  seven 
or  eight  hundred  items  were  scrutinized  and 
disposed  of,  while  over  two  hundredchanges 
were  made  in  a  list  of  468  dutiable  articles. 
One  thing  is  evident,  American  legislators 
are  not  in  the  race  with  Canadian  legislators 
in  reforming  the  tariff. 


Things  are  a  good  deal  what  we  make 
them.  This  applies  to  trade  as  much  as  to 
anything  else.  The  merchant  that  makes  a 
wry  face  and  talks  incessantly  of  hard  times 
will  spread  the  infection  to  his  neighbors  in 
a  short  time.  There  is  probably  no  disease 
more  contagious.  Akin  to  it,  however,  in 
this  respect,  paradoxical  as  it  may  seem,  is 
the  influence  of  the  man  who  iooks  on  the 
bright  side  and  tells  those  with  whom  he 
comes  into  contact  what  he  sees.  He  may 
not  be  as  contagious  as  he  who  looks  on  the 
dark  side,  but  he  is  contagious  nevertheless. 
This  is  no  new  doctrine.  It  is  preached 
often,  if  practiced  seldom.  Just  now  a 
number  of  Torontonians  are  putting  it  to 
a  practical  test,  and  they  have  adopted  a 
unique  way  of  doing  so  :  They  have  formed 
what  they  term  a  "  Good  Times  Club." 
The  society  was  hardly  born  before  it  had, 
it  claimed,  a  membership  of  over  a  thousand ; 
and  each  member  not  only  agrees  to  pro- 
mote good  times  and  to  discountenance 
"hard  times"  talk,  but  to  secure  ten  new 
members.     "  What  will  the  harvest  be  ?" 


AMERICAN   PIG  IN  MONTREAL. 

THE  fact  that  the  agent  of  a  Buffalo 
house  was  in  Montreal  last  week  of- 
fering No.  1  American  pig  iron  at  a 
very  low  figure,  has  directed  considerable 
attention  to  the  Canadian  pig  iron  situation 
at  the  big  Canadian  port. 

This  is  the  first  time  in  over  fifteen  years 
that  Canadian  buyers  of  pig  iron  as  far  east 
as  Montreal  have  ever  been  made  an  offer 
on  the  American  material. 

With  regard  to  the  possible  results,  the 
consensus  of  opinion  among  the  trade,  as 
gleaned  by  Hardware's  correspondent,  was 
that  though  the  offer  was  low  comparatively, 
the  Buffalo  people  would  have  to  come  still 
lower  if  they  wished  to  compete  with  Cana- 
dian pig  in  the  Montreal  market  with  any 
hope  of  success. 

The  reasons  for  this  belief  are  easily 
understood. 

The  American  agent's  offer  was  $12.50 
f.o.b.  in  bond  on  the  cars  in  Montreal.  This, 
when  the  duty  is  paid,  is  equivalent  to  $17 
per  ton  ;  and  as  the  want  of  ready  cash  is 
the  reason  for  the  low  American  offer,  the 
terms  are  certain  to  be  net  30  days. 

Now  these  terms  cannot  be  compared  for 
an  instant  with  the  cost  of  Canadian  pig  iron 
in  Montreal. 

There  is  no  doubt  that  at  a  pinch,  and  if 
it  was  a  question  of  keeping  the  market, 
either  the  Ferrona  or  the  Siemens  Nova 
Scotia  irons  would  be  sold  at  $16,  and  as 
the  Canadian  terms  are  usually  4  months  or 
3  per  cent ,  the  advantages  possessed  by  the 
domestic  article  in  a  case  of  serious  com- 
petition are  obvious  at  a  glance. 

It  is  figured  also  that  the  two  concerns  in 
question  must  have  15,000  tons  of  iron  lying 
idle  awaiting  a  buyer,  so  that  if  American 
sellers  really  want  to  get  into  the  Eastern 
Canadian  markets,  they  will  have  to  be  con- 
tent with  selling  their  iron  for  much  less 
than  it  costs  them  to  manufacture  it,  and 
they  can  hardly  do  business  permanently 
on  any  such  basis.  In  this  connection  it 
may  be  interesting  to  note  also  that  the 
market  at  Montreal  is  positively  bare  of  all 
grades  of  Scotch  pig  iron,  a  thing  which  has 
never  happened  before. 

This,  in  itself,  is  an  evidence  of  how  thor- 
oughly the  Canadian  furnaces  have  secured 
control  of  the  market  there. 

Of  course  a  certain  quantity  of  the  superior 
grades  of  Scotch  iron  will  probably  always 
be  imported,  but  when  it   is  a  question  of 


supplying  the  rank  and  file  of  the  demand 
the  domestic  goods  have  it  practically  to 
themselves.  At  present  the  British  pig  iron 
markets  are  easy  in  tone,  and  with  declin- 
ing prices  negotiations  are  pending  between 
sales'  agents  and  Montreal  importers  for  the 
future  delivery  of  a  round  quantity  of  Scotch 
iron. 


DISCRIMINATING  FREIGHTS. 

SIR, — It  is  a  common  saying  that  "there 
is  no  friendship  in  business,"  but 
among  Canadians  it  can  well  be  said 
there  is  neither  friendship  nor  patriotism  in 
business.  Manufacturers  in  this  country 
know  that  the  Canadian  merchant,  as  a  re- 
sult too  often  of  political  bias,  will  give  the 
preference  every  time  to  the  American 
manufacturer.  In  the  United  States  our 
American  cousins  prefer  their  own  country- 
men every  time.  Just  now,  when  the  fellow 
from  over  the  line  offers  to  do  a  little 
"  slaughtering "  to  raise  ready  money,  he 
finds  a  ready  listener  in  every  jobber,  and 
when  the  latter  cannot  make  anything  for 
himself  he  not  unfrequently  helps  consumers 
to  buy  special  lines  direct,  in  order  if  possible 
to  beat  out  the  Canadian  manufacturer  or 
thwart  a  rival  dealer. 

This  sort  of  cut  throat  business  seems  to 
be  the  field  in  which  jobbers  delight  to  revel, 
to  judge  from  the  letter  in  your  last  from 
Ironmonger.  Everyone  of  them  is  trying  to 
get  the  better  of  the  others  without  regard 
to  profit,  and  all  of  them  unite  in  beating  out 
the  unfortunate  retailers  and  manufacturers. 
It  may  be  necessary  for  the  latter  to  come 
more  closely  together  than  they  have  done 
in  the  past  and  leave  the  jobbers  out. 

But  while  all  this  is  true,  there  is  another 
phase  of  the  question  which  is  operating 
seriously  against  manufacturers  in  this 
country.  Our  railroads,  by  the  system  of 
through  freights,  are  laying  down  goods  at 
Canadian  points  from  30  to  50  per  cent, 
cheaper  than  the  local  freight  rates  given  to 
us.  Goods  delivered  at  Niagara  Falls  or 
Detroit  from  American  manufactories  are 
carried  at  rates  so  much  below  what  are 
given  to  Canadians  as  to  "  practically  nullify 
the  protection  given  by  the  tariff."  We  may 
wonder  but  we  have  no  right  to  object  to 
Americans  selling  goods  below  cost.  That 
is  their  business.  But  we  have  a  right  to  ask 
for  equal  freight  charges,  and  when  we  do 
not  get  fairplay  in  this  way  we  are  warranted 
in  saying  that  they  are  assisting  our  competi- 
tors to  crush  us  out  of  existence.  We  have  to 
pay  the  Grand  Trunk  freight  on  our  raw  ma- 
terials and  are  then  handicapped  on  the  sale 
of  our  goods.  How  long  can  we  stand  with 
railroad  corporations  fighting  against  us? 
Manufacturer. 
Gait,  31st  May,  '94. 
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FAILURES  AND  HOW  AVOIDED. 


BY    HENRY    TAYLOR,    PERTH. 


TO  the  busy  man  actively  engaged  in 
his  hardware  store  daily,  the  task  of 
endeavoring  to  comply  with  your  re- 
quest for  an  essay  on  the  above  named  sub- 
ject is  not  an  easy  one;  but  as  your  condi- 
tions indicate  that  it  is  just  by  such  and  not 
by  professional  writers  you  require  the  com- 
petition to  be  carried  out,  I  venture  to  send 
you  an  article  on  it. 

In  starting  out  to  jot  down  my  ideas  I  have 
to  confess  I  hardly  know  how  to  handle  the 
question,  as  you  admit  "  Failures  in  the 
hardware  trade  are  not  numerous,"  and  that 
being  the  case,  information  regarding  them 
is  no  doubt  limited,  while  the  field  of  enquiry 
is  very  wide.  I  think,  therefore,  a  way  to 
meet  my  difficulty  is  to  treat  the  subject  in 
a  general  way,  and  no  doubt,  whatever  in- 
fluences are  the  cause  of  failures  in  general 
trade,  will  be  found  to  include  our  especial 
trade  also. 

There  are  many  reasons  which  may  have 
an  influence  on  a  failure,  but  the  direct  cause 
is  often  hard  to  determina.  Those  who  com- 
pile statistics  in  regard  to  failures  endeavor 
to  give  the  cause  to  which  they  are  primarily 
due,  and  we  find  that  insolvents  may  be 
divided  into  two  classes — the  one  "  being 
due  to  their  own  faults,"  the  other  "  being 
due  to  faults  they  could  not  control."  Sup- 
pose we  treat  the  subject  for  a  little  along 
these  lines.  It  will  be  found  without  doubt 
that  the  large  proportion  of  bankrupts  are  in 
the  first  mentioned  class,  and  the  reason  is, 
to  my  mind,  they  were  deficient  in  one  or 
more  of  three  great  wants,  and  which  it  may 
be  profitable  to  say  something  on. 

I.   WANT  OF   CAPITAL. 

This  is  a  serious  want,  and,  according  to 
published  reports,  leads  the  list.  No  man 
should  go  into  the  hardware  business  with- 
out a  sufficient  capital.  This  word  of  course 
may  mean  little  or  much  according  to  cir- 
cumstances, but  in  order  to  have  a  fair 
measure  of  success  he  should  have  at  his 
command  a  sufficiency  of  cash  to  meet  his 
liabilities  as  they  mature,  and  of  that  cash  he 
should  have  actually  of  his  own  (except 
under  some  special  circumstances),  certainly 
50  per  cent,  of  the  total.  Less  than  that 
will  be  sure  to  cause  him  to  feel  the  "  pinch  " 
in  the  near  future,  and  the  more  cash  he  has 
the  greater  his  chances  for  ultimate  success. 
Take  a  case  for  example  of  a  young  man 
making  a  start  on  his  own  account  in  the 
hardware  trade.  He  is  say  25  years  of  age; 
he  has  been  employed  in  one  of  the  old 
fashioned  solid  towns  in  Ontario,  in  one  of 
its  hardware  stores.  He  began  as  the  boy, 
and  is  now  leaving  as  managing  clerk,  and 
is  as  yet  unmarried.  He  has  accumulated 
savings  from  salary  of  say  $1,500.  He  has 
no  bad  habits,  and  the  hardware  business  of 


the  town  is  not  overdone.  If  that  young 
man  works  along  economical  lines,  gradu- 
ally increasing  his  stock,  and  being  careful 
of  his  credit  accounts,  his  chances  of  success 
are  good.  But,  on  the  other  hand,  suppose 
that  same  young  man  had  only  $500  cash 
capital,  and  endeavored  to  attain  the  same 
result  in  given  time,  his  chance  of  failure 
would  be  quite  as  likely,  simply  because  his 
cash  capital  was  not  sufficient  to  enable  him 
to  conduct  his  business  properly. 

2.   THE   WANT  OF   EXPERIENCE. 

In  these  days  of  close  competition  it  is 
useless  to  expect  success,  even  with  a  suffi- 
cient cash  capital,  unless  one  has  the  ex- 
perience only  to  be  gained  in  the  hardware 
trade  by  a  steady,  persevering  application 
to  the  study  of  the  various  lines  of  goods 
which  go  to  make  up  the  stock  of  the  regu- 
lar hardware  store.  The  experience  to  fit 
one  to  enter  the  lists  of  the  retail  hardware 
men  of  to-day  in  Canada  is  much  more  ex- 
acting than  was  formerly  the  case,  for  as 
years  roll  on  and  the  country  improves,  the 
lists  of  goods  enlarge,  and  a  more  general 
knowledge  is  needed.  Then,  in  addition  to 
this  kind  of  knowledge,  that  of  book-keeping 
is  absolutely  necessary. 

It  is  occasionally  the  case,  when  a  failure 
occurs,  to  hear  it  said  of  the  bankrupt  that 
he  did  not  keep  books,  and  to  that  fact  alone 
it  could  be  ascribed  without  doubt  the  true 
cause  of  his  failure. 

Here  lies  the  source  of  many  business 
disasters,  and  we  are  quite  satisfied  that  no 
permanent  success  is  ensured  without  some 
system  of  books.  Book-keeping  should  be 
known,  theoretically  at  least,  by  every  mer- 
chant and  intending  merchant.  In  these 
days,  when  education  is  to  be  had  so  easily 
and  well,  in  connection  with  our  schools 
and  business  colleges,  there  is  no  excuse  for 
anyone  not  having  a  knowledge  of  book- 
keeping. It  may  not  be  required  in  all  cases 
to  follow  the  approved  methods,  but  there 
should  be  in  every  business,  large  and  small, 
a  clear,  orderly  record  of  all  transactions  as 
they  occur.  That  is  the  only  way  for  satis- 
factorily ascertaining  the  condition  and  pro- 
gress of  a  business.  Many  a  man  has  come 
to  grief  by  either  being  unable  to  keep  books 
himself,  or  too  careless  to  have  some  one  do 
so  for  him. 

In  this  connection  we  may  say,  too,  that 
an  experienced  man  will  take  stock  at  least 
once  a  year,  so  as  to  know  exactly  how  he 
stands.  A  close  examination  of  one's  busi- 
ness yearly  is  demanded  in  the  interest  of 
those  concerned,  be  it  creditors  or  simply 
proprietor.  The  man  who  regularly  takes 
stock  has  a  decided  advantage  over  his 
competitor  who  does  not  do  so,  in  finding 
out   the  weak   spots   which    are  in  all  busi- 


nesses. For  instance,  there  will  be  found, 
perhaps,  some  unsaleable  stock,  or  too  heavy 
a  line  of  some  goods,  or  some  goods  too 
high  in  price,  all  of  which  have  a  bad  in- 
fluence and  require  correction,  and  in  a  gen- 
eral way  he  will  find  a  thorough  turning  over 
in  all  departments  of  his  business  at  stated 
times  to  be  beneficial. 

3.  WANT  OF  PRINCIPLE. 
Principle  embraces  everything  which  goes 
to  make  the  man.  Men  fail  who  probably 
have  a  sufficiency  of  cash  and  also  experi- 
ence, but  are  deficient  in  principle.  Their 
character  is  without  foundation.  Money- 
capital  alone  will  not  secure  confidence 
requisite  in  the  transaction  of  business. 
Principle  will  keep  a  man  from  speculating 
outside  his  regular  business.  Failures  often 
occur  through  a  haste  to  enrich  oneself  by 
speculating  in  a  commodity  of  which  the 
buyer  knows  nothing.  Principle  will  keep 
a  business  man  out  of  gambling  rooms. 
Neglect  of  business  follows  the  infatuation 
of  card  playing  for  stakes,  indiscreet  drink- 
ing and  other  loose  habits.  Personal  ex- 
travagance is  a  rock  which  wrecks  many  a 
man.  The  fine  house,  the  fast  horse,  the 
steam  yacht,  and  other  pleasures  without 
being  sure  of  being  able  to  afford  them,  has 
brought  men  face  to  face  with  bankruptcy. 
All  these  and  much  more  in  the  same  line 
may  be  classed  under  the  head  of  want  of 
principle,  and  experience  has  shown  that 
many  failures  can  be  traced  to  that  cause  in 
every  department  of  trade — the  hardware  in- 
cluded. 

We  may  now  notice  briefly  the  other  class 
— those  who  fail  from  causes  over  which  they 
have  no  control.  The  disaster  of  fire  is  pro- 
bably the  most  common.  But  no  merchant 
should  carry  the  risk  of  fire  on  his  own 
shoulders.  It  is  too  heavy  a  load  for  one 
individual  or  firm  to  carry.  If  a  merchant 
has  bought  stock  on  credit  there  is  all  the 
more  reason  for  insuring  that  stock  against 
fire.  There  are  plenty  of  companies  able 
and  willing  to  carry  the  risk,  and  an  amount 
should  be  included  in  the  trade  charges  of 
ever}  hardware  merchant  for  this  purpose. 
There  may  also  be  the  disaster  of  bad  crops, 
commercial  crisis,  and  unexpected  failures 
of  those  considered  solvent,  which  may  over- 
take anyone,  and  the  unfortunate  man  who 
has  to  succumb  under  any  of  these  circum- 
stances, has  a  greater  sympathy  extended  to 
him  than  if  he  belongs  to  the  class  who  fail 
from  causes  they  had  under  control. 

Then,  again,  the  manufacturers  and 
wholesale  trade  may  be  held  responsible  for 
the  failure  of  some  dealers,  by  reason  of 
causing  undue  competition.  Not  only  do 
they  by  their  agents  and  other  means  in- 
crease the  number  of  dealers  in  a  community 
more  than  are  sufficient  to  handle  the  trade 
profitably,  they  also  demoralize  the  trade  by 
the  manner  in  which  they  dispense  credit, 
and  they  are  usually  too  ready  in  the  case  of 
an  insolvency  occurring  to  make  a  settlement 
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and  hand  back  the  stock  to  the  bankrupt  at 
a  price  on  the  dollar  much  less  than  is  exact- 
ed from  others  in  the  same  locality.  This 
places  the  hitherto  solvent  man  often  in  a 
precarious  position.  These  dispensers  of 
credit,  too,  are  not  particular  to  whom  they 
sell.  They  take  their  chances — if  unable  to 
sell  the  legitimate  trade — then  sell  the  cus- 
tomer and  cause  the  trader  to  fail. 

This  way  of  doing  business  has  been  going 
on  for  some  years,  and  it  has  been  found 
that  under  the  law  some  creditor  smarter 
than  his  neighbor  succeeded  in  getting  the 
lion's  share  of  the  scramble  which  follows 
failure. 

Now,  there  is  an  agitation  in  certain 
quarters  to  have  an  insolvency  law  again  in 
operation  ;  but  there  is  sure  to  be  great  op- 
position to  its  enactment,  as  many  people 
feel  that  it  is  largely  the  case  when  creditors 
can  rely  on  the  operation  of  a  law  to  get  a 
pro  rata  share  of  the  assets,  failures  increase, 
as,  when  no  such  law  is  in  force  these  dis- 
pensers of  credit  have  to  depend  on  them- 
selves, and  from  that  point  of  view  will  ex 
ercise  more  care  in  giving  credit.  There  are 
other  reasons  on  which  we  might  enlarge, 
such  as  undue  competition  taking  hold  in  a 
town  amongst  its  traders  and  the  weaker  had 
to  give  up  ;  but  we  cannot  well  extend. 

There  are  very  many  rocks  to  be  steered 
from  in  the  course  of  a  business  life,  and  an 
extended  experience  has  taught  us  that  "  It 
is  not  luck  but  labor  that  makes  men,"  and 
with  labor  comes  difficulties.  But  if  there 
were  no  difficulties  there  would  be  no  suc- 
cess, and  no  one  need  imagine  that  mercan- 
tile success  is  easily  won.  It  is  well  known, 
notwithstanding alltheopportunities  afforded 
to  improve  in  business  knowledge,  and  the 
many  examples  of  an  apparently  successful 
business  career  which  we  have  in  the  present 
age,  that  only  a  small  proportion  of  traders 
(said  to  be  about  five  per  cent.)  escape  fail- 
ure, so  that  to  most  men  the  "  battle  of 
life"  must  be  fought  uphill.  But  while  that 
is  the  case  one  may  make  the  journey  easier 
by  being  guided  by  principle,  live  within  his 
income,  don't  give  or  take  accommodation 
paper,  never  borrow  if  possible  to  avoid  it, 
be  punctual  in  payments  and  everything 
else,  and  know  that  "honesty  is  the  best 
policy." 

So  that  if  a  business  man  starts  out  with  a 
sufficiency  of  capital,  experience  and  good 
principles,  he  will  avoid  many  direct  causes 
of  failure,  and  his  chances  of  being  amongst 
the  few  finally  successful  traders  are  good. 

[The  above  received  honorable  mention 
in  Hardware's  Essay  Competition.— Ed.J 


For  the  past  three  months  there  has  been 
a  large  decrease  in  the  customs  receipts  at 
the  port  of  Hamilton.  The  duties  collected 
in  May,  1893,  amounted  to  $72,232.48.  The 
duties  collected  in  May,  1894,  amounted  to 
$43,937.93,  showing  a  decrease  of  $28,294.55. 


HANDLING   GAS   STORES. 

IN  days  gone  by  gas  was  dearer  than  it  is 
at  present,  and  was  regarded  as  a  light- 
ing medium  only. 

The  gas  companies  have  in  the  past 
handled  gas  stoves  for  the  purpose  of  edu- 
cating the  public  into  the  advantage  of 
using  gas  for  heating  and  cooking  purposes. 

The  advantages  of  gas  for  these  purposes 
is,  however,  now  generally  recognized.  The 
demand  for  gas  ranges  and  stoves  has 
greatly  increased,  and  is  sti  1  increasing, 
and  the  plain,  featureless  article  that  has 
been  offered  the  public  by  the  gas  com- 
panies in  the  past  is  out  of  date. 

The  gas  companies  say  they  were  com- 
pelled to  go  into  the  stove  business  for  the 
reason  that  nobody  wished  to  undertake  the 
sale  of  them  in  the  first  place.  Possibly 
so,  but  it  does  not  stand  to  reason 
that  they  should  be  the  sole  medium 
through  which  the  present  greatly  increased 
demand  should  be  supplied.  The  man  who 
makes  a  business  of  selling  stoves  is  far 
better  qualified  to  handle  these  goods  with 
success  than  the  gas  company.  He  has  a 
better  chance  of  exhibiting  them  to  advan- 
tage, and  comes  more  in  con 'act  with  the 
users  of  stoves. 

The  hardware  merchant  to  be  successful 
must  be  progressive,  and  it  will  be  h:s  aim 
to  handle  the  latest  and  most  improved 
range  or  heating  stove  on  the  market. 

Unlike  the  gas  manager,  his  interest  is 
centered  on  the  success  of  the  stove  itself 
and  not  on  the  amount  of  gas  that  it  will 
burn. 

The  demand  for  gas  ranges  during  the 
coming  summer  promises  to  be  much  larger 
than  it  ever  has  been,  and  a  great  many  im- 
provements have  been  made  in  them.  The 
enquiries  for  them  have  been  numerous, 
and  manufacturers  have,  in  many  cases,  been 
hard  pushed  to  supply  the  demand.  Sales 
have  been  kept  back  somewhat  by  the  un- 
settled weather,  but  the  season  is  well  ad- 
vanced, and  when  the  warm  weather  sets  in 
sales  bid  fair  to  be  very  brisk  as  dealers  are 
stocking  up  in  anticipation. 

Now,  though  the  gas  range  is  not  in  any 
way  new  to  the  public,  it  is  not  such  a  very 
long  time  since  they  came  into  general  use, 
and  the  salesman  should  be  capable  of  ex- 
plaining to  a  customer  their  different  parts 
and  adjustments.  He  should  be  acquainted 
with  the  prices  of  gas  both  for  lighting  and 
heating  purposes,  and  should  be  able  to  give 


an  estimate  of  the  cost  of  fuel  gas  as  com- 
pared with  coal  or  wood. 

While  it  is  generally  known  that  the  price 
of  gas  for  fuel  is  15  per  cent,  cheaper  than 
when  used  for  lighting  purposes,  there 
are  many,  who  have  not  before  used 
gas  stoves,  who  are  ignorant  in  this 
respect,  and  a  customer  should  be  re- 
minded of  the  fact.  There  are  many,  also, 
who  would  willingly  purchase  a  gas  range, 
but  are  deterred  from  so  doing  by  the  fear 
of  the  expense,  and  these  people  should  have 
it  pointed  out  to  them  that  while  the  gas 
stove  may  cost  more  while  it  is  in  actual  use, 
there  is  no  waste  of  fuel,  as  in  the  case  of  a 
wood  or  coal  stove.  It  costs  only  when 
actually  in  use. 

There  are  many  other  little  points  in  the 
favor  of  gas  stoves  that  may  be  advanced  to 
induce  the  customer  to  buy  ;  the  reduction 
in  the  price  of  gas,  and  the  probability  of  a 
further  reduction  ;  its  cleanliness  and  the 
lack  of  labor  needed  in  attending  to  it  ;  the 
quickness  with  which  a  meal  can  be  pre- 
pared, etc.  All  these  perfections  should  be 
impressed  upon  the  customer  by  the  dealer 
who  wishes  to  push  this  line. 

Like  every  other  article  that  runs  into 
money,  they  must  be  talked  about  and  ex- 
plained, often  more  than  once  before  a  sale 
is  made. 

Many  dealers  in  Canada  as  well  as  Europe 
and  the  United  States  have  taken  up  the  sale 
of  gas  stoves  this  summer.  Some  of  these 
made  a  profitable  business  out  of  their  sale 
last  year,  and  are  going  more  extensively 
into  the  business  this  season. 

It  is  a  profitable  trade,  which  essentially 
belongs  to  the  hardware  merchant  and  stove 
dealer. 

With   reference  to  the  handling  of  these 

stoves  by  gas  companies,  the  Journal  of  Gas 

Lighting,  in  a  recent  editorial,  has  this  to 

say  : 

"  Except  within  narrow  limits,  the  trade 
in  gas  stoves  has  become  fossilized.  The 
object  of  the  average  gas  manager  who  has 
to  do  with  the  hiring  out  of  gas  stoves  is  to 
restrict  his  stock  patterns  to  the  narrowest  • 
range.  If  he  does  not  disbelieve  in  the  pos- 
sibility of  improvement  in  these  aiticles,  he 
is  at  any  rate  averse  to  letting  his  people  get 
a  sight  of  any  new  fashioned  fancy  article 
that  will  have  the  effect  of  causing  a  number 
of  the  old  stoves  to  be  returned  upon  his 
hands.  Thus  progress  is  discouraged,  and 
the  makers  of  the  stoves  that  have  the  run 
of  the  different  hiring  out  establishments 
care  for  little  else  than  to  cut  down  prime 
costs  and  emulate  one  another  in  the  pro- 
duction of  a  featureless  article.  Progress  is 
discountenanced  by  the  fact  that,  whether 
he  sells  or  lends  out  the  stove,  the  gas 
manager  does  not  want  anything  too  new  or 
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strange  in  the  showroom.  The  usual  season- 
able brightening  up  on  the  part  of  the  ac- 
credited dealers  is  expected.  To  put  an 
extra  bit  of  copper  here  or  there,  or  a  tile  of 
some  fearful  and  wonderful  color  somewhere 
else,  is  the  bounden  duty  of  the  stove  maker 
what  time  he  sends  out  his  circulars  an- 
nouncing the  new  autumn  patterns.  But  let 
anybody  who  has  been  rash  enough  to  ven- 
ture off  the  beaten  track  call  for  orders  at  a 
gasworks  and  see  what  his  reception  will 
be  ? " 


FREIGHT   CHARGES    ON  EXPORTS. 

A  TRANSACTION,  of  interest,  per- 
haps, to  out  of  town  manufacturers 
and  shippers  who  do  occasional 
direct  export  business,  recently  came  to  our 
notice.  A  manufacturer  in  New  England 
received  an  order  from  an  English  corres- 
pondent which,  in  shipping  order,  consisted 
of  ii  cases,  weighing  1,486  pounds.  Mer- 
chandise of  this  identical  character  had  in 
the  past  regularly  gone  by  the  same  line,  to 
the  same  place,  for  the  customary  minimum 
rate  at  which  steamer  bills  of  lading  are 
signed — viz.,  1  guinea,  or  about  $5.  Think- 
ing to  economize  time  and  catch  the  regular 
weekly  steamer,  the  goods  weie  shipped, 
care  of  the  steamship  agent,  without  first 
corresponding  for  a  rate.  In  the  mani- 
fest for  clearance  at  the  New  York  Cus- 
tom house  the  value  was  put  at  $600 
and  document  sent  to  the  steamer  igent. 
After  the  goods  were  stowed  and  the 
ship  had  sailed,  the  manufacturer  received 
his  set  of  bills  of  lading  filled  out  at  ,£5 
sterling,  or  approximately  $25.  Naturally 
be  protested  vigorously  at  such  a  rate,  am- 
ounting to  over  4  per  cent,  of  the  invoice  for 
ocean  carriage  alone.  In  reply  he  received 
a  note  stating  that  the  ship  was  privileged 
to  charge  any  rate  it  chose,  and  if  unsatis- 
factory, in  the  future  shipments  could  take 
some  other  channel,  knowing  full  well  that 
any  other  route  would  be  roundabout  and 
involve  railroad  charges.  Inquiry  develops 
the  fact  that  the  regular  rate  by  this  line  on 
this  and  similar  merchandise  has  been  and 
is  now  17s.  6d.  per  ton,  ship's  option  weight, 
or  measurement.  Therefore,  had  this  ship- 
ment aggregated  $%.  tons,  it  would  have 
cost  about  the  $25  charged  for  less  than 
%  ton.  The  excuse  offered  for  the  over- 
charge was  that  it  was  a  small  and  valuable 
consignment,  which,  if  any  part  were  lost 
from  port  to  port,  might  involve  the  refund- 
ing of  more  money  than  was  originally  re- 
ceived for  freight.  It  is  difficult,  however,  to 
see  wherein  it  differed  from  the  risks  assumed 
by  all  common  carriers,  except  when  goods 
are  sent  released  or  owner's  risk  at  re- 
duced rates.  Inquiry  has  been  made 
of  forwarders  in  this  city  having  no  know- 
ledge of  this  transaction  as  to  the  outside 
cost  for  delivering  into  the  consignees'  pos- 
session a  similar  lot,  with  the  following  re- 
sults :  One  concern  doing  a  foreign  express 
business  would  handle  the  shipment  as 
freight  from  depot  in  New  York  via  Cunard 


Line,  involving  railway  charges  for  about 
150  miles,  covering  cartages  at  both  ends 
and  customary  incidentals,  for  $12.50.  An- 
other firm  similarly  situated  would  forward 
by  the  direct  line  under  discussion  for  one 
guinea  plus  the  ordinary  cartages,  adding  $1 
as  their  profit.  A  third  concern  offered  sub- 
stantially the  same  terms  as  the  second. 

The  remedy  in  such  cases  is  to  solicit  a 
rate  before  shipping  from  one  or  more  re- 
sponsible houses  if  practicable,  giving  num- 
ber of  cases  and  gross  weight,  adding  cubic 
measurement  and  value  perhaps.  If  time  is 
a  consideration  a  rate  can  be  sent  for  as 
soon  as  details  are  known,  meanwhile  ship- 
ping the  goods  to  port  of  departure  to  ship- 
per's order.  This  gives  the  manufacturer 
control  of  the  goods  while  awaiting  replies. 
When  it  is  known  to  whom  the  shipment 
will  be  intrusted  an  order  on  the  railroad, 
steamboat  or  express  company  can  be  sent 
the  ship  ag°nt  or  forwarder,  whxh  will  en- 
able them  to  get  the  goods.  The  rapidity 
with  which  mail  matter  is  transmitted 
makes  the  latter  plan  entirely  feasible. — 
Iron  Age. 


WINDOW  DISPLAY. 

THE  importance  of  attractive  windo.v 
display  in  connection  with  a  hardware 
store  is  evidently  being  more  and 
more  recognized,  and  the  trade  are  giving 
increased  attention  to  this  matter.  Dull 
times  and  active  competition  doubtless  do 
something  to  stimulate  efforts  in  this  direc- 
tion, as  the  trade  find  it  necessary  to  use  all 
legitimate  methods  for  holding  and  extend- 
ing their  business.  It  is  more  generally 
conceded  than  heretofore  that  it  is  not  neces- 
sary for  a  hardware  store  to  be  the  disorderly 
and  uninviting  place  which  it  has  so  fre- 
quently been,  and  the  feasibility  of  making 
it  tasty,  attractive  and  even  decorative  in  its 
arrangement  is  being  recognized.  We  have 
recently  received  a  photograph  illustrating 
the  arrangement  of  the  window  in  the  hard- 
ware store  of  Benjamin  Quillman,  Norris- 
town,  Pa.,  which  gives  evidence  of  the  care 
and  skill  with  which  the  display  was  ar- 
ranged. 

The  window  was  draped  with  orange  and 
black  material ;  and  suspended  from  its 
front  and  side  at  the  top  with  brass  chain  in 
festoons.  A  board  covered  with  black  vel- 
vet was  hung  against  the  curtain  at  the 
back  of  the  window,  and  on  this  a  represen- 
tation of  the  American  eagle  was  arranged, 
measuring  3  feet  3  inches  from  tip  to  tip  of 
wings.  The  eagle  was  composed  of  12 
dozen  tea  spoons,  5  dozen  table  knives,  13 
padlocks,  7  pair  of  shears,  and  6  saw  blade=. 
The  head  and  feet  were  of  raised  tin,  nickel 
plated.  A  pyramid  at  the  back  corner  of  the 
window,  rising  about  half  of  its  height,  was 
covered  with  pocket  cutlery,  razors,  shears, 
nut  cracks,  towel  holders,  and  key  rings,  ar- 
ranged indifferent  designs.  The  display  on 
the  wall  side  of  the  window   included  table 


cutlery,  knives  and  forks,  bird  and  game 
carving  se'.s,  etc.  The  centre  piece  of  this 
design  was  in  the  shape  of  a  fan  made  of 
knives  and  forks.  The  wall  display  was 
surrounded  by  a  border  of  tufted  material  in 
colors.  On  the  floor  of  the  window  were 
shown  carving  sets  in  cases,  spoons,  nickel 
bells,  table  cutlery.  The  whole  arrangement 
was  originated  and  executed  by  the  clerks 
in  the  establishment  and  has  proved  a 
splendid  advertisement,  demonstrating  that 
window  dressing  plays  an  important  part  in 
building  up  a  business. — Iron  Age. 


TEST  OF  ARMOR  PLATE. 

At  the  proving  ground  of  the  Bethlehem 
Iron  Company  recently  a  severe  armor  test 
was  carried  out  under  the  supervision  of 
Captain  Sampson,  Chief  of  the  Bureau  of 
Naval  Ordnance.  A  test  plate  representing 
the  turret  armor  of  the  "  Maine,"  "  Puritan  " 
and  "  Monadnock  "  was  the  object  fired  at 
by  6-inch  and  8-inch  guns.  The  plate  was 
Harveyized  and  curved  as  it  would  go  on  the 
ship,  and  was  8  inches  thick.  To  cause  the 
acceptance  of  the  armor  which  it  represented 
it  had  to  receive  a  blow  from  a  100-pound  6 
inch  shot  at  1678  foot  seconds  velocity  with- 
out cracking,  and  a  blow  from  another 
6-inch  shell  at  a  striking  velocity  of  1978 
foot  seconds  without  being  penetrated.  The 
penetration  by  each  of  the  shots  was  from 
2  to  3  inches.  As  the  projectiles  were 
broken  and  the  pieces  remained  welded  in 
the  holes  it  was  impossible  to  accurately 
measure  the  penetration.  The  plate  was 
not  cracked.  Captain  Sampson  then  ordered 
the  8-inch  gun  to  be  fired  at  the  plate  with 
1835  foot  seconds  velocity.  A  250-pound 
armor  piercing  projectile  was  fired,  when 
the  plate  was  cracked,  but  not  penetrated. 
The  tests  were  regarded  as  highly  satis- 
factory. 


ECONOMICAL  SPELLING. 

"  If  every  person  starting  in  business 
would  give  as  much  consideration  to  minor 
details  as  did  an  old  German  who  was  on  trial 
in  the  United  States  Court  recently,"  said  a 
gentleman  to  a  reporter,  "  there  would  be 
many  less  failures.  How  many  of  us  would 
ever  think  of  editing  our  name,  taking  out 
all  unnecessary  letters,  to  save  money  ?  But 
this  man  did.  Joseph  Bude  was  on  trial  for 
some  alleged  offense  against  Uncle  Sam  in 
obtaining  money  upon  a  money  order  in- 
tended for  another  Bude.  When  upon  the 
stand  he  testified  that  while  living  in  Ger- 
many he  spelled  his  name  Budde,  but  when 
he  started  in  business  in  America  he  dropped 
one  of  the  d's.  '  Why  did  you  do  that  ?'  was 
asked  by  the  attorney.  '  Why  did  I  change 
my  name  ?'  he  repeated.  '  Because  it  made 
one  letter  less  for  the  painter  to  make  upon 
the  sign  over  my  store,  and  I  got  it  done 
cheaper.'  There  is  a  great  deal  more  in  a 
name  than  the  man  who  wrote  about  the 
rose  would  have  us  believe — there's  money 
in  it,  if  we  are  as  thrifty  as  the  old  German." 


HARDWARE 


TRADE  CHAT. 

THE  Imperial  Oil  Company  is  renew- 
ing its  application  to  establish  a  bar- 
reling station  within  the  city  limits  at 
Hamilton.  It  is  being  strongly  opposed  by 
the  Hamilton  Oil  Co.,  and  also  by  the  manu- 
facturers and  citizens  in  the  vicinity  where 
they  intend  to  establish  their  plant,  owing 
to  the  likelihood  of  an  increase  in  insurance 
rates  should  the  request  be  granted. 

It  is  said  the  Petrolea  oil  men  want  the 
flash  test  reduced  from  90  to  80  degrees. 

The  capital  stock  of  the  Provincial  Natural 
Gas  and  Fuel  Company  of  Ontario  has  been 
reduced  to  $510,000. 

The  London  Advertiser  says  that  the 
Hobb's  Hardware  Co.,  London,  pay  out 
$52,000  a  year  for  wages. 

Lumber  shipments  from  Ottawa  so  far  this 
season  are  not  as  great  as  last  year,  owing 
to  the  depression  in  the  United  States. 

The  Nanaimo  Gas  Co.  are  calling  for  the 
supply  of  125,000  good  hard  bricks,  to  be 
made  use  of  in  the  construction  of  a  new  gas 
holder. 

The  Sf.  John  Foundry  Co.  have  got  the 
premises  on  Brussels  street,  St.  John,  N.B., 
formerly  occupied  by  the  late  Mr.  Everitt,  in 
thorough  order  and  are  ready  for  business. 

A  good  illuminating  oil  is  now  made  in 
Italy  from  grape  seeds,  the  product  being 
from  10  to  15  per  cent,  of  the  raw  material. 
The  oil  is  clear,  colorless  and  inodorous,  and 
burns  without  smoke. 

The  Kingston  Life  Underwriters'  Associ- 
ation have  organized,  and  elected  the  follow- 
ing officers  :  President,  J.  P.  Gildersleeve  ; 
First  Vice-President,  F.  White  ;  Second 
Vice-President,  T.  Mills  ;  Sec-Treasurer,  J. 
M.  Sherlock. 

The  following  postoffices  have  been 
opened  in  Ontario  :  Glenorchy,  Halton  ; 
Holleyford,  Addington  ;  Latta,  East  Has- 
tings ;  Narva,  East  Bruce  ;  Portal,  East 
Bruce  ;  Pine  Hurst,  Kent  ;  Ridley,  West 
Elgin  ;   Southcote,  North  Brant. 

John  Darrow  has  recently  placed  a  new 
engine  in  his  foundry  on  Brick  street,  Til- 
sonburg,  which  he  thinks  works  to  perfec- 
tion, and  is  also  a  great  saving  in  power 
and  fuel.  The  engine  is  one  of  Mr.  Dar- 
row's  own  make  and  is  an  excellent  piece  of 
mechanism,  showing  artistic  as  well  as 
skilful   workmanship. 

Tuesday  morning  smoke  was  seen  emanat- 
ing from  the  second  floor  of  the  Walker 
block,  in  Walkerville,  over  Morton  & 
Christie's  hardware.  There  was  a  supply  of 
water  close  at  hand,  and  the  fire  was  extin- 
guished, but  not  before  a  large  hole  in  the 
floor  was  burned  and  a  quantity  of  goods 
damaged  by  smoke. 

E.  H.  Brown,  who  went  to  Montreal  to 
represent  the  views  of  the  Hamilton  merch- 
ants as  to  the  injustice  of  the  Richelieu  and 
Ontario  Navigation  Co.  taking  the   steamer 


Magnet  off  her  present  route,  has  returned, 
and  says  the  chances  are  the  boat  will  con- 
tinue to  run  to  Hamilton. 

Practical  tests  of  an  electric  plow  are 
being  made  by  Siemens  and  Halske  on  a 
German  estate.  It  is  believed  that  such  a 
plow  would  prove  successful  in  Java,  where 
the  cattle  plague  has  destroyed  the  draught 
animals,  and  large  tracts  of  fertile  land  are 
being  permitted  to  lie  uncultivated  in  conse- 
quence. 

Owing  to  the  extreme  weakness  in  ocean 
freights  and  the  dulness  in  shipping  gener- 
ally, the  Hamburg-American  Packet  Co., 
which  has  been  running  a  weekly  service  to 
Montreal,  has  taken  off  halfits  steamers,  and 
will  hereafter  only  run  one  boat  every  two 
weeks.  It  is  also  stated  that  some  of  the 
Glasgow  steamers  will  be  withdrawn  from 
the  Reford  lines. 

The  largest  order  for  mining  machinery 
ever  given  in  British  Columbia  was  placed 
with  the  B.  C.  Iron  Works  this  week  by  a 
syndicate  of  Duluth  and  New  York  capital- 
ists who  are  engaged  in  extensive  mining 
operations  on  the  Fraser  River.  The  order 
will  run  into  the  thousands  of  dollars  and 
will  take  some  weeks  to  fill. — News,  Van- 
couver. 

An  appeal,  arising  out  of  the  jailing  of  an 
absconding  bookkeeper  of  Hiram  Walker  & 
Sons,  at  Sandwich,  months  ago,  was  con- 
sidered by  the  Court  of  Queen's  Bench  the 
other  day.  To  raise  money  for  his  defence 
the  bookkeeper  transferred  certain  stocks  he 
then  held  in  the  Oshawa  Malleable  Iron 
Works  to  Robert  Morton.  But  the  stock  be- 
came the  property  of  John  Cowan,  vice- 
president  of  the  company,  under  an  execu- 
tion on  a  claim  against  the  prisoner.  The 
matter  went  to  trial,  with  victory  for  Mr. 
Morton. — Journal,  St.  Thomas. 


PERSONAL    MENTION. 

THESE  country  merchants  were  in  To- 
ronto during  the  week  :  J.  A.  W. 
Allan,  Newmarket;  W.  Ough,Aurora; 
James  Clarke,  Brechin ;  C.  Shaw,  Klein- 
burg  ;  Mr.  McNab,  Claremont  ;  J.  W. 
Peaker,  of  Peaker  &  Son,  Brampton. 

Mr.  Nelson,  representing  Lockwood  Bros  , 
Sheffield,  Eng.,  was  in  Toronto  this  week 
looking  up  business. 

James  Peck,  of  Peck,  Benny  &  Co.,  Mont- 
real, is  in  Toronto  this  week  on  business. 

A.  F.  McPherson,  representing  the  Mon- 
treal Rolling  Mill  Co.,  dropped  off  at  To- 
ronto Thursday. 

Mr.  Dunsmore,  of  Dunsmore  &  Carslake, 
Stratford,  representatives  for  the  Gurney 
Foundry  Co.,  was  in  Toronto  Tuesday.  He 
reports  trade  quiet  up  Stratford  way. 

Geo.  M.  Collins,  of  the  Collins  Mfg.  Co., 
was  in  Buffalo  Wednesday  looking  after  and 
hurrying  up  a  carload  of  wire  which  has 
been  delayed  for  a  few  days.  He  also  in- 
tends taking  a  business  trip  west. 


REST  THE  RECUPERATOR. 

THE  man  who  does  not  do  his  work 
with  verve  never  does  it  really  well ; 
and  the  man  who  does  not  stick  to  it 
until  success  is  victoriously  achieved,  is  not 
made  of  stuff  of  the  first  quality.  With  those 
who  are  worthanything,  the  task  of  life,  how- 
ever tough  it  may  be,  and  however  long,  has 
got  to  be  completed,  as  the  Americans  put 
it.  In  these  times  of  manifold  competition 
the  task  is  pretty  certain  to  be  long.  It  fol- 
lows, therefore,  that  the  man  who  cannot 
"  stay  "  cannot  complete  it.  He  will  have 
to  be  written  down  among  the  failures.  Is 
life  worth  living  for  a  capable  man  if  it  is  to 
be  a  failure  in  the  long  run?  Hardly  !  If 
this  be  the  general  feeling,  it  is  obvious  that 
"  recuperators"  of  energy  and  capacity  be- 
come of  great  importance  to  the  man  who 
is  minded  to  avoid  the  paralysis  of  his 
career.  Of  all  the  recuperators  of  intellec- 
tual energy  and  freshness  there  is  one 
which  is  chief  and  has  no  second.  That  re- 
cuperator is  rest.  Let  him  who  questions  the 
superlative  value  of  rest,  try  to  do  without  the 
rest  of  sleep  for  a  single  week.  Rest,  to  pro- 
duce its  full  result,  must  be  absolute — not 
merely  the  cessation  of  work,  but  the  aban- 
donment of  care;  the  laying  aside  of  respon- 
sibility also,  as  of  a  coat  which  is  not  to  be 
worn  for  a  period.  The  man  whose  brain 
is  very  tired  must  give  his  body  rest  as  well 
as  his  intellect.  A  weary  brain  will  not 
supply  the  muscles  with  energy  for  long 
walks  or  fatiguing  toils.  A  large  sofa  in  a 
large  and  airy  room  for  a  lounge  in  the 
winter,  with  two  or  three  short  and  easy 
walks  in  the  fresh  air,  is  the  ideal  to  be 
sought  after;  in  the  summer  a  hammock  in  a 
quiet  corner  of  the  orchard  or  coppice  where 
the  breezes  are  gentle  aud  the  rustling  of  the 
leaves  is  soft.  A  mild  and  very  occasional 
smoke  for  those  who  like  it,  and  a  tame  novel 
to  read  for  a  few  minutes  at  a  time,  three  or 
four  times  a  day,  may  help  the  sense  of 
quiet  and  repose.  Two,  or  three,  or  four 
weeks  spent  in  this  way  will  make  any  fairly 
healthy  man  young  again,  however  worn  out 
he  may  be.  The  intellectual  worker  should 
have  two  such  seasons  of  complete  rest  every 
year.  The  freshness  of  his  work  would  soon 
show  the  soundness  of  his  philosophy. — The 
Hospital. 


TO  KEEP  WINDOWS  CLEAR.     , 

The  London  Queen  is  authority  for  the 
statement  that  steam  will  not  gather  on 
windows  if  they  are  rubbed  when  clean  and 
clear  with  glycerine.  The  glycerine  is  to  be 
applied  with  a  cotton  cloth  when  the  glass 
is  rather  warm  and  entirely  dry.  The  win- 
dow is  then  to  be  polished  with  another 
cloth  of  cotton  or  canton  flannel  until  it 
shines  and  the  glycerine  is  no  longer  visible. 
It  should  not,  however,  be  entirely  removed 
from  the  glass  if  it  is  to  answer  the  purpose 
for  which  it  is  applied. 


HARDWARE. 


H.  S.  HOWLAND,  SONS  &  CO. 

WHOLESALE   HARDWARE 

37  Front  Street  West         -       Toronto 


p 


Scythes,  Forks, 
Hoes,  Rakes, 
Manure  Drags, 
Snaths,  Cradles, 


Horse  Pokes, 

Handles, 

Post  Hole  Augers, 

Fence  Wire, 


Plyers,  Spades,  Shovels, 
Lawn  Mowers, 
General  Hardware, 
Etc.,  Etc. 


ORDERS     FILLED     PROMPTLY 


33_i±iZER>0~  MiJbC^S 


FXJPtE    E3ST03L.ISH: 


PARIS  GREEN 


Strongest  and  best  in  the  market.  (56  and  112  lb.  drums.) 

Sanderson  Pearcy  &  Co.  130  to  iss  Bay  street  Toronto. 


SURE  TO  BLAME  THE  TRAVELER. 


A 


6  6  \  TRAVELING  man  must  put  up 
with  all  sorts  of  crankiness  on 
the  part  of  merchants  to  whom 
he  would  sell  goods,"  said  one  of  the  fratern- 
ity at  the  Morton  House  a  few  evenings  ago. 
"  If  trade  is  dull,  or  collections  slow,  or 
crops  poor,  or  taxes  high,  we  are  held  in 
some  way  to  blame  for  it,  and  are  punished 
accordingly.  It  requires  quick  wit  to  be  al- 
ways able  to  say  just  the  right  words  at  the 
right  time.  There  is  a  good  old  German 
keepingstore,  in  a  town  not  farfrom  Saginaw, 
to  whom  I  sell  goods.  It  doesn't  matter 
what  bad  luck  befalls  that  man,  he  tries  to 
get  even  by  not  buying  goods  of  me.  I  had 
successfully  combatted  his  various  theories 
that  I  had  anything  whatever  to  do  with 
backward  springs,  poor  crops,  drouths,  early 
frosts,  hard  winters,  high  taxes,  or  changes 
of  the  administration,  but  last  week  when  I 
called  on  him  for  the  first  time  in  several 
months  he  had  a  kick-a-coming  that  was  so 
new  and  original  that  I  just  couldn't  say  a 
word  on  my  own  behalf.  As  I  entered  his 
store  I  saw  there  was  trouble  on  his  mind. 
"  '  How  are  you  to-day  ?'    I  asked,  reach- 


ing for  his  hand,  which  he  seemed  to  extend 
rather  unwillingly. 

" '  Pooty  bad,'  answered  he. 

"  '  What's  wrong  now?'  I  continued. 

" '  Veil,  I  tell  you  vat  it  is,'  said  he,  '  I 
don'd  got  no  goot  lucks  since  you  come  py 
my  store.  Trade  vas  poor  und  people  don't 
pay  me,  und  the  crops  was  bad,  und  all  dot. 
I  don't  say  you  vas  to  blame,  but  it  vasn't 
dot  vay  von  dime  pefore  you  don'd  come. 
Now  my  vife,  shust  ven  we  was  pooty  hard 
oop,  she  haf  two  dwin  papies  ven  we  don'd 
care  for  neider.  She  don'd  nefer  hafdwins 
pefore  dis  time,  und  I  guess  you  needn't 
come  py  my  store  some^more.'  And  I  picked 
up  my  sample  case  and  left." — Michigan 
Tradesman. 


ANTHRACITE  COAL  AT  JAMES'  BAY. 

It  is  said  that  a  company  is  being  organ- 
ized at  Ottawa  to  develop  the  anthracite 
coal  deposits  of  the  James'  Bay  region.  The 
intention  of  the  promoters  is  to  subscribe 
and  expend  $10,000  or  $15,000  in  prospect- 
ing, and  if  the  explorations  prove  successful 
as  expected,  to  organize  a  joint  stock  com- 
pany with  a  large  capital.     Since  1875  hard 


coal  has  been  known  to  exist  in  the  James' 
Bay  region,  but  it  is  only  lately  that  its  ex- 
istence has  been  brought  into  prominence. 
In  1875,  Dr.  Robt.  Bell,  F.R.S.C.,  of  the 
Geological  Survey,  went  into  the  James' 
Bay  region.  On  his  return  he  reported  he 
had  discovered  the  presence  of  anthracite, 
which  under  examination  proved  to  contain 
94.91  per  cent,  of  fixed  carbon,  and  only  .25 
per  cent,  of  ash.  The  deposits  discovered 
by  Dr.  Bell  are  in  the  East  Main  district,  and 
not  farfrom  the  coast  of  James'  Bay. 


Works :  St.  Helens,  England 


PILKINCTON  BROS. 


MANUFACTURERS   OF 


Polished  Plate 

AND 

Window  Glass 


Bevelled  Plate  and  Mirrors, 
Rolled  Plate,  Ornamental,  Cathedral,  etc. 


Depot :  Busby  Lane,  Montreal 


HARDWARE 


SUB-CONTRACTING. 

COMPARATIVELY  few  will  disagree 
with  the  assertion  that  the  plumbing, 
sanitary  and  hot-water  work  in  the 
majority  of  buildings  is  less  satisfactory  than 
it  ought  to  be,  writes  a  correspondent  of 
London  Ironmonger.  And  when  it  is  re- 
membered that  there  are  a  large  number  of 
efficient  plumbers,  both  among  ironmongers 
who  undertake  that  work  and  also  among 
those  who  are  plumbers  only,  this  result  de- 
mands some  enquiry,  for  it  is  a  rare  thing 
for  an  efficient  man  of  his  own  accord  to  do 
his  work  other  than  well. 

In  endeavoring  to  discover  the  cause  we 
need  to  enquire  as  to  the  conditions  under 
which  the  plumber  usually  works,  for  it  is 
probable  that  when  these  are  considered 
some  light  will  be  thrown  upon  the  question 
at  issue.  What,  then,  is  the  relationship  of 
the  plumber  to  the  proprietor  (i.e.,  the  per- 
son for  whom  the  building  is  being  erected) 
and  the  architect  ?  It  is  that  of  a  sub-con- 
tractor. 

The  position  of  a  sub-contractor  is  rarely 
a  satisfactory  one,  because  his  relationship 
to  the  contractor  is  controlled  by  many  con- 
siderations which  are  absent  when  he  is 
working  for  the  proprietor  himself.  The 
sub-contractor  is  engaged  by  one  who  has  no 
permanent  interest  in  the  goodness  of  the 
work,  and  who  is  satisfied  if  everything  is 
sufficiently  good  on  the  surface  to  pass  the 
scrutiny  of  the  inspector  who  grants  the  cer- 
tificate for  payment.  And  many  a  contractor 
who  even  takes  what  is  called  a  "  pride  "  in 
his  work — that  is  to  say,  those  portions  of 
the  work  which  are  executed  directly  by 
himself — is  culpably  indifferent  with  regard 
to  those  other  portions  which  are  executed 
by  his  sub-contractors.  This,  perhaps,  may 
arise  through  ignorance  of  what  really  is 
good  work,  or,  more  probably,  from  the  fact 
that  should  anything  be  amiss  there  is  a 
ready-made  excuse  to  screen  the  contractor, 
if  not  exactly  from  responsibility,  yet  at  any 
rate  from  injury  to  his  reputation  for  effi- 
ciency in  his  own  line  of  business.  Is  the 
subcontractor's  work  defective,  the  contrac- 
tor waxes  indignant  that  after  engaging  a 
presumably  competent  tradesman,  and  pay- 
ing more  than  he  ought  to  have  paid,  seeing 
"  the  low  rate  at  which  he  took  the  contract, 
etc.,"  this  man  has  not  performed  the  condi- 
tions of  his  sub-contract,  and  so  forth.  He 
will  see  him  at  once,  and  have  the  matter 
set  right. 

But  what  transpired  between  the  con- 
tractor and  the  sub-contractor  previous 
to  the  latter  undertaking  the  work  is 
not  known  to  the  parties  most  concerned 
— viz,  the*  proprietor  and  his  architect. 
A  flood  of  light  could  be  let  in  on  the  sub- 
ject by  showing  the  numerous  devices  prac- 
tised by  the  contractor  to  procure  an 
abatement  in  price,  and  thereby  to  secure 
more  profit  for  himself.  The  contractor  gets 
the  order  because  his  is  the   lowest  tender, 


but  the  sub-contractor  is  not  necessarily  in 
like  case.  He  has  to  deal  with  one  whose 
only  chance  of  making  a  profit  is  to  econo- 
mise in  every  conceivable  way,  and  who  is 
not  content  to  accept  the  lowest  tender,  but 
who  makes  use  of  it  in  a  way  well  under- 
stood by  keen  bargainers  to  obtain  a  lower 
quotation  still.  If  the  lowest  tender  is  by 
Tomkins,  the  bargainer  goes  to  Brown  and 
offers  him  less,  and  then  back  again  to  Tom- 
kins  to  offer  him  less  again.  I  should  be 
sorry  to  convey  the  impression  that  all  con- 
tractors do  this — indeed,  it  would  be  easy  to 
cite  examples  to  the  contrary — but  it  is  ob- 
vious that  many  do  so,  not  only  because  of 
the  actual  cases  which  fall  within  one's  own 
experience,  but  because  it  is  only  a  natural 
result  that  a  man  having  taken  a  contract 
should  endeavor  to  make  as  much  by  it  as 
possible,  and  it  is  equally  natural  that  his 
economical  (or  rather,  parsimonious)  pro- 
clivities should  be  chiefly  directed  to  that 
portion  of  the  work  for  which  he  is  not  di- 
rectly responsible. 

This  is  true  of  sub-contracting  generally, 
and  it  is  none  the  less  so  when  the  contrac- 
tor is  a  builder  and  the  sub-contractor  a 
plumber.  There  is,  however,  in  this  particu- 
lar case  an  added  drawback  which  aggra- 
vates the  position  of  the  sub-contractor  ex- 
ceedingly. It  is  the  financial  status  of  build- 
ers. That  trade  has  not  gained  the  un- 
enviable reputation  of  being  bad  paymasters 
without  some  cause.  Two  circumstances  are 
sufficient  to  explain  it — the  one  being  the 
fact  that  most  of  their  work  is  obtained 
only  by  direct  competition,  and  the  other 
that  while  competent  enough  as  mechanics, 
they  are,  as  a  class,  wanting  in  sufficient 
business  knowledge  to  enable  them  to  as- 
certain with  certainty  the  exact  position  of 
their  monetary  affairs.  The  gazetted  list  of 
bankruptcies  is,  however,  sufficient  evidence 
on  this  head.  The  sub-contractor,  then, 
after  taking  work  at  the  very  lowest  price, 
perhaps  being  induced  to  do  so  to  provide 
occupation  for  his  men  during  a  quiet  season, 
or  in  the  hope  of  getting  some  additional 
work  arising  indirectly  out  of  his  contract, 
finds  that  at  the  best  he  must  give  long 
credit,  and  even  then  cannot  be  sure  of  get- 
ting his  money  at  all. 

It  is  plain,  then,  that  comparatively  few 
competent  men  care  to  occupy  the  position 
of  sub-contractor  under  such  circumstances 
as  these.  And  the  result  is  just  what  we 
find — that  a  large  proportion  of  plumbing 
work  is  done  by  tradesmen  who  cannot  be 
called  first-class — in  fact,  chiefly  by  those 
whose  necessities  compel  them  to  take  any- 
thing that  is  offered.  And  every  now  and 
then  a  case  comes  under  notice  of  a  poor 
fellow  reduced  to  poverty  through  one  large 
bad  debt  made  by  an  unfortunate  sub-con- 
tract. 

The  parties  concerned  would  all  be  better 
off  if  the  plumbing  in  a  building  formed  a 
separate  contract,  the  plumber  occupying  a 
position  of  direct  responsibility  to  the  archi- 


tect, tendering  direct  to  him  and  looking  to 
him  for  payment,  just  as  the  general  con- 
tractor does  at  present.  This  plan  is  fol- 
lowed in  large  contracts  frequently,  and  in 
small  ones  the  same  result  may  be  obtained 
by  the  insertion  in  the  contract  of  a  "  pro- 
visional sum,"  thereby  leaving  it  in  the 
architect's  discretion  to  treat  directly  with 
the  plumbers  unrestricted  by  the  medium  of 
the  general  contractor,  whose  intervention 
causes  many  of  the  most  competent  trades- 
men to  decline  to  tender.  It  is  unlikely  that 
the  standard  of  sub-contractors'  work  will  be 
raised  to  its  proper  level  until  the  architect 
sees  his  way  clear  to  relieve  him  of  the  dis- 
advantage of  working  under  those  who  use 
him  so  hardly ;  but,  once  placed  in  the 
position  of  dealing  directly  with  the  archi- 
tect, the  plumber  would  have  every  induce- 
ment to  do  his  best,  and,  better  still,  a  large 
number  of  competent  tradesmen  would  com- 
pete for  the  new  work  which  now  is  done, 
and  done  badly,  by  those  the  majority  of 
whom,  apart  from  other  considerations,  are 
not  really  in  a  position  to  execute  work  in  a 
first-class  manner. 


THE  POWER  OF  MACHINERY. 

The  largest  press  in  the  world,  which  is 
used  in  the  forging  department  of  the  Beth- 
lehem Iron  Company,  is  employed  just  now 
according  to  an  exchange,  in  forging  an 
enormous  ring  for  the  Cataract  Construction 
Company,  of  Niagara  Falls.  The  ring 
weighs  60,000  pounds,  and  was  cut  from  an 
ingot  weighing  twice  that  figure.  It  was 
compressed  into  the  required  dimensions  by 
the  14,000  ton  press  as  if  made  of  the  most 
malleable  material,  instead  of  the  hardest 
of  steel.  The  outside  diameter  of  the  ring  is 
141  %  inches,  and  it  will  form  part  of  the  ma- 
chinery used  in  chaining  Niagara  Falls. 


IT  DELIVERS  FROM  TEMPTATION, 

Paying  of  debts  is,  next  to  the  grace  of 
God,  the  best  means  of  delivering  you  from 
a  thousand  temptations  to  vanity  and  sin. 
Pay  your  debts,  and  you  will  not  have  where- 
withal to  buy  costly  toys  or  pernicious  pleas- 
ures. Pay  your  debts,  and  you  will  not  have 
whatto lose  toagamester.  Pay yourdebts,and 
you  will  of  necessity  abstain  from  many  in- 
dulgences that  war  against  the  spirit  and 
bring  you  into  captivity  to  sin,  and  cannot 
fail  to  end  in  your  destruction,  both  of  soul 
and  body. — Delaney. 
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HARDWARE 


WE  TROT  IT  OUT 


THE  . 


Anderson  Pneumatic  Tire 


Made  on  a  scientific  principle,  which  proves  in  practice  to  be 
— well  you  must  see  it  and  try  it  yourself,  then  you  will  catch  your 
breath,  when  you  catch  the  idea. 

It  has  reciprocating  parts,  and  holds  on  to  the  rim  with  the 
grip  of  a  bull  dog. 

It  has  fits  !  !  !  Fits  almost  any  rim.  You  just  pump  the 
air  in  and  it  adjusts  itself.  It's  resilient  like  a  rubber  ball.  It 
neither  creeps  like  a  snail  nor  rolls  like  a  log. 

It  has  all  the  good  qualities  which  an  up-to-date  tire  must  have, 
and  in  addition  possesses  that  feature  which  they  all  lack,  viz  : — 

You  can  get  it  off  or  put  it  on  the  rim  without  breaking  your 
finger  nails,  using  a  screw  driver,  or  sending  it  to  the  shop  ;  a  child 
can  take  it  off  quickly  and  put  it  on  easily.  It  must  come  into 
universal  use,  and  with  that  in  view  we  have  put  the  price  as  low  as 
any  ordinary  good  tire  is  being  sold  in  the  market. 

We  guarantee  the  quality  of  material  used  in  its  manufacture. 


THE  ANDERSON  TIRE  CO. 


LIMITED 


TORONTO 


Stat* 


Cycles 


Are  a  recognized  thoroughly 

reliable  make  at         POPULAR     PRICES. 


They  embrace  the  best  procurable  workmanship  and 
material.  They  will  maintain  the  reputation  of  our 
Trade  Mark  and  give  full  and  lasting  satisfaction  to 
all  concerned.     They  comprise — 

PATH  RACERS      ROAD  RACERS 

"  Tourists'  "  Business  Wheels, 

Light,  Staunch  and  Graceful  Ladies'  Wheels. 


STAR  CYCLE  WORKS,  Wolverhampton. 
Canadian  Agents, 

A.  A.  Allan  &  Co. 

TORONTO,  ONT. 


SEND    US    YOUR 
IMPORT    ORDERS 


IN  STOCK  IN  OUR 

ANTWERP   WAREHOUSE 


All  the  leading  patterns  in  Guns  and  Rifles 
for  the  Hardware  Trade. 

Illustrated  List  on  application— To  the  Trade  only, 


Agents  for  Dumoulin  Freres,  Liege.  Montreal  and  Antwerp. 


THE     BEST 

Lawn    Mower 

IN  THE  MARKET. 


"">> 


-  «<& 


Improved  for  1894. 

10K  in,  Wheel. 

12,  14,  16,  18  and  20  in. 


Patented  in  England  May  15th,  1893 
"         "  Canada     "     29th,    " 
"         "  United  States  Dec.  12th,  1893 


^° 


OS 


For  Sale  by  all  Wholesalers. 


Manufactured  by  .... 

A.  R.  WOODYATT  &  CO. 

CUELPH,  CANADA. 
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WELL  ADVERTISED  SPECIALTIES. 

It  is  a  mistake  not  to  keep  some  standard 
lines  of  well  advertised  specialties,  the 
margin  of  profit  on  which  is  very  small,  says 
House  Furnishing  Review.  The  commo- 
dity itself  may  not  pay  for  the  handling,  but 
to  relinquish  its  sale  will  almost  certainly  re- 
act to  your  disadvantage.  If  you  tell  a 
customer  there  is  not  sufficient  profit  on  the 
article  to  make  it  worth  your  handling,  he 
will  go  to  another  store  where  it  is  kept,  and 
may  transfer  the  whole  of  his  custom  to  your 
rival.  The  customer  will  probably  reason 
with  himself  that  if  he  can  get  one  article 
cheaper  from  your  rival  he  can  get  all, 
and  the  logical  sequence  will  be  that 
you  will  lose  a  customer.  The  keep- 
ing of  unprofitable  articles  in  stock 
does  not,  of  course,  pay  from  a  direct 
standpoint,  but  it  does  from  an  indirect  one. 
Suppose  you  make  no  money  on  one  sale, 
you  have  given  the  customer  what  he  want- 
ed, and  it  stands  to  reason  he  will  return  and 
purchase  something  which  it  will  pay  you  to 
sell  him ;  whereas,  if  you  turn  him  away  un- 
satisfied, while  a  rival  gives  him  what  he  is 
seeking,  the  likelihood  is  that  his  future  pat- 
ronage will  be  given  to  him,  and  not  to  you. 
It  is  an  absurd  idea  that  if  you  sell  a  spe- 
cialty at  a  low  figure  customers  will  rush  to 
your  store  for  that  article,  and  for  that  art- 
icle only.  They  will  look  upon  you  as  the 
best  man  from  whom  to  buy  all  their  house 
furnishing  goods. 


NICKEL  ALUMINUM. 

At  the  last  meeting  of  members  of  the  So- 
ciety of  Mechanical  Engineers  specimens  of 
nickel  aluminum  were  exhibited  which  had 
been  sent  in  by  a  Pittsburg  firm.  One  speci- 
men was  a  rectangular  bar,  18  inches  long, 
i  13-16  x  %  ireh,  which  was  bent  in  the 
middle  and  had  a  permanent  set  of  il/t 
inches.  This  had  been  tested  under  trans- 
verse test,  it  taking  400  pounds  to  deflect  the 
sample  to  the  amount  given,  the  distance 
between  the  supports  being  16  inches,  center 
to  center.  A  similar  piece  ot  66,000  pounds 
tensile  strength  steel,  with  23  per  cent,  elon- 
gation in  8  inches,  took  exactly  the  same 
load — 400  pounds — to  deflect  to  exactly  the 
same  amount.  Another  sample  of  nickel 
aluminum  had  a  %  inch  hole  bored  into  it 
and  enlarged  by  blows  of  a  sledge  upon  a 
drift  pin  to  2  inches.  This  is  a  test  which 
steel  would  by  no  means  have  stood. 


THE  LATEST  THING  IN  BRUSHES. 

Miniature  brushes  are  the  latest  fad  of 
the  dressing-table,  according  to  Housefur- 
nishing  Review,  and  they  promise  to  run 
into  some  extravagances  that  seem  ex- 
treme. The  brush  proper  is  of  silver,  and 
the  miniature  is  set  as  in  a  frame.  Ideal 
heads  and  historic  heads  are  both  in  use, 
and  are  both  charming  as  need  be,  but  the 
extreme  is  reached  when  a    portrait   is  so 


presented  and  kept  in  daily  view.  Within 
the  past  two  months  the  correct  thing  in 
brushes  has  changed  quite  often  enough  to 
become  a  strain  on  any  ordinary  purse. 
And  if  now  these  miniatures  are  to  gain 
any  considerable  vogue  there  will  surely  be 
gnashing  of  teeth.  Their  cost  is  necessarily 
a  big  one,  and  many  girls  will  be  doomed 
to  go  without,  but  it  is  doubtful  if  even  the 
finest  ivory  or  the  daintiest  Dresden  china 
will  compensate  for  failure  to  possess  the 
last  new  thing. 


HARD  IRON. 


"As  to  lime  hardening  iron,"  said  an 
assayist  at  the  recent  meeting  of  the  West- 
ern Foundrymen's  Association,  "  I  have 
often  heard  that  it  will,  but  have  been  unable 
to  find  that  it  does,  as  far  as  my  experience 
goes,  after  using  it  for  years.  My  rule  is  to 
use  as  much  as  will  make  the  slag  run  freely. 
I  have  found  that  limestone  varies,  requiring 
more  of  some  kinds  than  it  does  of  others  to 
accomplish  the  same  result.  In  running 
heats  of  the  same  kind  of  iron,  with  or  with- 
out limestone,  I  could  not  discover  any  dif- 
ference in  the  hardness  of  the  iron.  I  think 
that  water  does  harden  iron.  One  way  to 
prevent  the  boiling  of  iron  in  a  brick  lined 
ladle  that  is  not  thoroughly  dried  is  to  drill 
small  holes  around  the  lower  part  and  bot- 
tom of  the  ladle,  so  that  the  steam  from  the 
damp  lining  will  have  a  chance  to  escape 
through  the  bottom  of  the  ladle,  instead  of 
coming  up  through  the  iron.  I  think  that 
wet  molds  make  castings  harder  than  dry 
ones,  especially  small  ones.  I  think  also 
that  a  test  bar  cast  in  a  dry  mold  will  stand 
a  greater  test  than  one  cast  in  a  wet  one." 


HARD   WOOD. 

A  recent  issue  of  the  Timberman  contains 
the  following  legal  decision  in  regard  to 
what  constitutes  "hard  wood."  A  certain 
man  had  a  contract  with  a  railroad  com- 
pany to  deliver  "  hard  "  cord  wood,  and  he 
delivered  poplar  in  part  fulfillment  of  the 
contract.  The  railroad  company  objected, 
but  the  contractor  won  his  case  in  court  in 
consequence  of  the  judge's  decision  that 
botanically  any  tree  that  had  a  leaf  as  dis- 
tinguished from  a  needle  was  a  hard  wood, 
regardless  of  what  the  actual  texture  of  its 
fibre  might  be.  This  is,  as  far  as  we  know, 
aloDg  a  new  line,  but  it  is  strictly  in  accord 
with  other  decisions  based  upon  the  techni- 
cal and  commercial  nomenclature  of  the 
wood.  There  may  be  no  particular  reason 
for  saying  that  Lombardy  poplar,  or  bass- 
wood,  or  cotton-wood  is  a  hard  wood,  but 
such  it  is  commercially,  as  decided  hy  the 
courts,  and  those  dealing  in  timber  may  as 
well  understand  it.  If  this  new  decision, 
based  upon  botanical  considerations,  is  sus- 
tained, it  will  merely  add  strength  to  the 
old  position 


MAKING  A  CELLAR  WATERPROOF. 

A  cellar  can  be  so  constructed  as  to  be 
waterproof,  says  a  writer  in  one  of  our  ex- 
changes, if  the  bottom  or  the  floor  is  first 
covered  with  cement,  the  walls  built  thereon 
laid  in  cement  and  the  exterior  of  the  walls 
covered  with  cement.  This  makes  practi- 
cally a  water  tight  basin.  The  cement  used 
must  be  the  best  Portland  cement,  one  part; 
clean,  sharp  sand,  one  part.  After  a  cellar 
is  built  it  is  not  so  easy  to  make  it  water 
proof.  Still  it  can  be  done.  Cover  the  ex- 
terior of  the*  wall  with  the  above  cement, 
ditto  the  bottom,  and  work  the  cement  in 
under  the  bottom  of  the  wall.  If  these  direc- 
tions are  followed  you  will  succeed.  But  if 
cheap  materials  are  used  and  the  work  badly 
done  you  will  be  sure  to  fail.  A  drain  put 
around  the  outside  of  the  wall,  or  even  inside, 
below  the  cellar  floor,  may  be  efficient  in 
carrying  off  the  water  if  you  can  give  it  a 
good  delivery. 


TIN  STATISTICS  FOR  MAY. 

The  total  visible  supply  shows  an  increase 
of  476  tons  over  last  month — this  is  accounted 
for  by  the  falling  off  in  the  consumption  in 
England  of  exactly  465  tons.  The  shipments 
from  the  Straits  show  an  increase  of  600 
tons,  but  all  this  increase  and  100  tons  more 
goes  to  the  continent,  and  for  the  first  time 
on  record  the  continent  takes  more  tin  than 
England.  We  have  several  times  called 
attention  to  the  heavy  increase  in  the  ship- 
ments to  the  continent,  but  it  is  impossible 
to  find  out  whether  the  stocks  are  accumu- 
lating or  not — last  week  shipment  tin  from 
the  continent  was  offeied  for  sale,  and  that 
looks  as  though  the  continent  was  rather 
overbought  or  that  stocks  were  being  ship- 
ped there  to  relieve  the  London  market — 
anyway  the  visible  supply  for  tne  London 
market  is  900  tons  less  than  last  month,  while 
the  surplus  on  the  continent  is  an  unknown 
quantity.  For  America  there  is  a  visible 
supply  of  3,195  tons  this  month  against  2,495 
tons  last  mon-h  — N.  Y.  Metal  Market  Re- 
port, June  4. 


The  Hamilton  and  Toronto  Sewer  Pipe 
Company,  which  had  to  shut  down  for  lack 
of  coal,  has  resumed  operations,  using  wood 
as  fuel. 


The  Ontario  Tack  Co. 

Manufacturers  of 

Wire  Nails 

TACKS,  SHOE  NAILS,  ETC. 


Hamilton. 


Ontario. 
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THE  APPLE  CROP. 

AN  abundant  apple  crop  is  what  the 
present  prospects  indicate.  This 
applies  not  only  to  our  own  country 
but  to  nearly  all  countries  where  apples  are 
grown  extensively.  In  Canada  the  prospects 
for  an  abundant  crop  were  never  better,  and 
little  or  no  damage  was  done  by  the  recent 
rainstorms,  theblossomshavingalready  ferti- 
lized. Reports  from  the  apple  growing 
centres  of  the  United  States  indicate  much 
the  same  condition  of  affairs.  Last  year,  it 
will  be  remembered,  was  a  lean  year  for  ap- 
ples both  in  Great  Britain  and  on  the  con- 
tinent of  Europe,  but,  according  to  data 
gathered  by  an  exporting  house  in  Toronto, 
the  reverse  is  promised  this  season.  It  is 
of  course  yet  too  early  to  make  a  definite 
forecast,  but,  taking  what  can  be  seen  at 
home  and  what  is  heard  from  abroad,  the 
apple  season  of  1894  is  likely  to  be  a  fat  one. 
Still,  there  may  be  a  large  crop  and  at  the 
same  time  only  a  small  percentage  of  choice 
table  fruit,  as  was  the  case  in  Canada  last 
year.     But,  then,  this  is  only  supposing. 


EXPANSION   OF   GIRDERS. 

A  writer  on  strains  in  girders,  referring  to 
the  amount  of  movement  of  iron  girders 
due  to  expansion  and  contraction  under  ex- 
treme variations  of  temperature,  observes 
that  for  iron  and  steel  the  co-efficient  or  rate 
of  expansion  is  nearly  1  inch  for  100°  F.  of 
heat  for  every  100  feet  in  length.  Thus  a 
girder  60  feet  in  length  will  expand  6-10  inch 
for  ioo°  increase  of  temperature  and  con- 
tract the  same  amount  for  ioo°  decrease  of 
temperature ;  or  a  girder  75  feet  long  will 
vary  75-100  inch  or  %  inch,  for  a  variation 
of  100°.  He  says  :  "  In  order  to  provide 
for  all  contingencies  it  is  the  general  practice 
to  allow  for  a  vibration  of  ioo°  F.,  or  a  move- 
ment equal  to  1  '/£  inches  for  every  100  feet  in 
length."  A  girder  60  feet  long  will  there- 
fore require  to  have  an  allowance  for  move- 
ment in  the  moving  end  equal  to  9-10  inch 
or  1  inch,  the  other  end  being  fixed.  It  is 
only  necessary  to  put  the  rollers  under  one 
end  of  the  girder,  so  that  the  movement  of 
the  girder  may  be  at  that  end  only. 


A  new  universal  clock  consists  of  a  terres- 
trial globe,  which  revolves  once  daily  over  a 
base  divided  into  24  hours — 12  whites  and 
12  black.  The  time  for  any  part  of  the  world 
can  be  seen  at  a  glance  without  calculation. 

The  new  street  sprinkler  operated  byelec- 
tricity  by  the  Toronto  Railway  Company 
was  tested  the  other  day  and  worked  satis- 
factorily. The  reservoir,  which  is  built  on  a 
platform  car  with  trolley  attachments,  holds 
2,800  gallons  of  water.  It  takes  five  min- 
utes to  fill  the  tank  from  a  hydrant.  The 
sprinkler  throws  a  stream  of  water  over  one 
track  and  the  devil  strip.  One  trip  was 
made  along  King,  Yonge  and  Queen  streets 
without  emptying  the  reservoir.  Street 
Commissioner  Jones  thinks  the  scheme  will 
be  a  success. 


:isr:E]'wn 


Steel  Creamer  Tap 

ALL  PARTS  RETINNED 


Superior  to  Lead  taps 
and  much  cheaper. 


THOS.  DAVIDSON 


&C0. 

MONTREAL 


CEMENT 


FOR 


We  manufacture  the 


TJnivi        Thorold  Cement 


Cisterns 
Foundations 
Sewers 
Concrete 
Mill  Dams 


Endorsed  and  used  by  the  leading  Architects,  Engineers, 
Builders  and  Contractors.  Low  in  price;  High  in  quality; 
Always  fresh  ;  Always  reliable. 

Estate  of  John  Battle 

Thorold,  Ont. 


Window  Brushes 
Ceiling  Dusters 

Feather  Dusters 
Yard  and  Stable  Brooms 

All  Qualities  and  Prices. 
Orders  Filled   Promptly. 

CHAS.  BOECKH  &  SONS,  manufacturers,  TORONTO 


OUR  SALES  OF 


"BURHAM 


"   Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  other 
Try  it  and  be  convinced 


Sole  Consignees  for  Canada, 


IWRAE  &  CO.,  OTTAWA 


>P  LIQUID 


GLUE 


IS    THE    BEST. 


THE  ART  METROPOLE,  Agents. 

131  Yonge  Street,  TORONTO. 
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MONTREAL  MARKETS. 

Montreal,  June  8,  1894. 

HARDWARE. 

THE  movement  in  general  hardware 
continues  of  moderate  proportions, 
and  the  week  under  review  has  wit- 
nessed little  or  no  improvement.  The  de- 
mand at  present  is  confined  to  small  parcels 
of  shelf  goods,  a  few  orders  for  harvesting 
tools,  lawn  mowers,  etc.  At  the  meetings 
in  Toronto  last  week  some  changes  were 
decided  upon  which  have  already  been 
given.  With  regard  to  the  report  that 
makers  are  endeavoring  to  establish  a  better 
price  on  nails,  the  trade  here  hold  that  this 
is  an  old  story.  Agreements  have  been 
entered  into  before,  and  the  trouble  that  was 
had  to  secure  their  proper  observance  has 
become  historical.  For  this  reason  people 
here  are  not  disposed  to  believe  anything 
until  it  has  become  an  accomplished  fact. 
The  same  view  is  taken  with  regard  to  the 
future  of  horse  nails,  and  at  the  time  of  writ- 
ing so  far  as  the  position  here  is  concerned, 
there  is  nothing  new  to  report.  Payments 
still  furnish  ground  for  complaint. 

Wire — There  is  nothing  special  to  report 
in  the  wire  market.  Demand  for  oiled  and 
annealed  wire  is  the  main  feature,  but  it  is 
not  by  any  means  brisk. 

Rope — The  advance  in  rope  to  which  we 
referred  last  week  is  fully  maintained,  and 
business  during  the  week  has  been  of  fair 
demand.  We  quote  :  Sisal,  7  to  T%c.  for 
7-16  in.  and  upwards,  and  14c.  for  deep  sea 
line.  Pure  Manilla,  9#c.  for  7-16  and  up- 
wards, 6^c.  for  smaller. 

Cutlery — There  has  been  little  change 
in  the  position  of  this  line.  A  fair  demand 
of  a  sorting  character  is  reported. 

Sporting  Goods— Little  or  no  change  to 
note  in  this  line,  which  continues  quiet  on  the 
whole. 

Cut  Nails— Makers  still  report  quietness 
in  this  line,  and  jobbers  protest  that  there  is 


no  encouragement  for  them  in  the  shape  of 
demand.  Prices  are  unchanged  on  the  basis 
of  $1.80  to  $1.85. 

Wire  Nails — There  is  a  moderate  call 
for  wire  nails,  and  discounts  are  the  same. 

Horse  Nails — Business  in  this  line  does 
not  present  any  improvement,  ruling  quiet 
as  before.  There  is  no  change  in  the  basis 
of  value  to  note  at  present. 

Horseshoes — Only  a  few  small  orders  are 
coming  in,  trade  ruling  very  quiet. 

Tacks — There  is  no  improvement  to  note 
in  this  line. 

Green  Wire  Cloth— A  moderate  move- 
ment is  still  to  note,  and  the  same  is  to  note 
in  regard  to  screen  doors,  etc. 

Chain — Featureless  and  unchanged. 

Ware— Trade  in  these  goods  has  con- 
tinued much  the  same  a?  it  was,  and  the 
volume  of  business  is  not  large. 

Tools — There  is  a  fair  call  in  a  small  way 
for  harvesting  tools  and  lawn  mowers 

Plumbers'  Supplies— Nothing  special 
to  report,  as  trade  continues  dull. 

Lead  Pipe — As  already  noted  discounts 
have  been  slightly  altered. 

Builders'  Supplies— Business  continues 
verv  dull,  as  it  has  been  for  some  time  back. 

Hinges — There  is  nothing  new  to  report 
in  these.  T  and  strap  hinges  are  the  only 
kinds  moving  in  a  small  way. 

Tar,  Etc. — There  has  been  little  change 
in  this  line,  demand  ruling  fair  on  the  whole. 
We  quote  :  Rosins,  $2.50  to $5  as  to  brand; 
coal  tar,  $3.25  to  $3.75  ;  cotton  waste,  5  to 
70  for  colored  and  7  to  10c.  for  white  ; 
oakum,  $%  to  7%c,  and  cotton  do.  10  to 
12c. 

Cement — The  continued  wet  weather  has 
interfered  with  business  in  cement,  and  trade 
is  smaller  than  it  was  last  week.  The  feel- 
ing is  steady  and  values  show  no  change. 
We  quote  spot  prices  at  $2  to  $2. 10  for  Eng- 
lish brands,  and  $1.85  to  $1.95  for  Belgian, 
and  to  arrive,  English  brands  $2,  and  Bel- 
gian $1.80  to  $1.90. 

Firebrick — There  has  been  a  fair  am- 
ount of  business  transacted  in  firebrick  at 
$15.50  to  $19.50  per  1,000,  as  to  brand. 


Turpentine— The  feeling  on  this  ma- 
terial is  firmer,  and  prices  are  ic.  per  gallon 
higher,  which  is  due  to  the  small  receipts. 
A  feature  in  connection  with  this  market 
has  been  the  difference  between  Montreal 
and  Toronto  values,  as  far  as  buyers  are 
concerned.  Montreal  houses  allow  3  per 
cent  ofif  for  cash  thirty  days,  and,  besides 
give  an  allowance  of  one  gallon  on  each 
barrel  ;  while  Toronto  terms  are  nett  cash 
in  thirty  days,  and  no  allowance  We  quote 
turpentine  firm  this  week  at  47  to  48c. 
METALS. 

There  has  been  no  improvement  in  either 
heavy  iron  or  metals  during  the  week,  and 
buyers'  wants  seem  to  be  very  limited  indeed 
in  all  lines.  Any  changes  in  value  that  have 
occured  have  been  trifling,  but  the  general 
tone  is  easy. 

Pig  Iron — There  are  fair  supplies  of 
Canadian  pig  available,  but  stock  of  Scotch 
are  nil.  Some  is  on  the  way,  however,  and 
there  has  been  buying  of  Summerlee  for 
importation.  We  quote :  Summerlee  and 
equal  brands,  $19  ;  Carnbroe,  $18  ;  Ferrona, 
$17  ;  and  Siemen's,  $16.50  to  $18.75. 

Scrap  Iron — A  few  sales  of  iooton  lots 
of  wrought  scrap  have  transpired  at  $15.25. 
Supplies  are  ample. 

Bar  Iron — Bar  iron  continues  inactive. 
Sales  have  been  made  at  $1.70,  but  it  is 
claimed  that  this  figure  would  be  shaded  for 
round  lots. 

Sheet  Iron— There  has  been  little  busi- 
ness doing  in  this  line,  and  prices  remain  at 
$2.34  to  $2.40. 

Hoops  and  Bands— These  continue  quiet 
and  unchanged  at  $2.30. 

Steel — No  change  to  report.  We  quote: 
Best  cast  steel,  9^  to  12c;  spring,  $2.50; 
tire,  $2. 50  to  $2.75;  sleigh  shoe,  $2.40;  round 
machinery  steel,  $3. 

'  Galvanized  Sheets  —  No  important 
change  to  note,  business  quiet.  We  quote  : 
\%  to  5c.  for  ordinary  brands  ;  More- 
wood,  6  to  6%c;  tinned  sheets,  coke,  No. 
24,  6  \.o6}4c;  No.  26,  b%  to  6^c,  and  the 
usual  extra  for  larger  sizes. 

Tin  Plates — Tin  plates  continue  dull, 
and  it  is  predicted   that  bottom  prices  have 


GASOLINE  STOVES 

New  Process  and  Single  Generator  styles,  with  all  up-to-date 
improvements.    These  Stoves  are  simply  perfect. 


SEND   FOR   CIRCULAR  AND   PRICES. 


THE  McCLARY    MFG.  CO. 
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£)larkson 

S-  (^ross 

ACCOUNTANTS    .     .     . 


Established  1864. 

26  Wellington  St.  East,  TORONTO 


Qas,  Electric, 
Combination 

Fixtures 

AND 

Brackets 


English,  Canadian, 
and  American 

DESIGNS^— » 


A  select  stock  of 

Gas  and 
Electric 

CLOBES 


always 
on  hand 


JAS.  BARWELL,  its:  Toronto 

Drawings  and  prices  on  application. 
The  trade  supplied. 


SS.  SMOKELESS  POWDER 


Is  the  best;  it  does 
notcontainanynitro 
glycerine,  and  is  not 

affected  by  the  heat  or  cold.  It  is  made  by  the  Smokeless  Powder  Company,  Limited, 
Dashwood  House,  New  Broad  Street,  London,  E.  C.  Works,  "  Barwick  Herts."  It 
is  used  by  sportsmen  all  over  the  Dominion.     One  firm  in  New  York  have  purchased 

Sttsae-as  JAMES  DARLING  &  CO. 


kept  at  Montreal. 


Send  for  Price  List. 


439  Board  of  Trade  Building 

MONTREAL,  Agents. 


NO  MORE 


WATERY 


iBlSaHEEfi^ 


DOES  NOT 


INJURE 


POTATOES 


THE  VINES 


NO  MIXING  REQUIRED. 

worth  its  cost  as  a  Fertilizer. 
The  only  safe  way  to  use  a  Strong  Poison 

rOR  SALE    BY 


Alabastine  Company,  Paris,  m^ 


Sole 
facturers. 


HILL  &  FORBES,  327  ST.  JAMES  ST.,  MONTREAL:   Agents  for  the  Province  of  Quebec. 
A.  M.  BELL,  HALIFAX:     Agent  for  New  Brunswick  and  Nova  Scotia. 


u 


M 


no. 


26.  28,  30   Front  St.  West,  TORONTO 

"R.TMY-T  tcvtlj    WnTKaW     SAMUEL,  SONS  &  BENJAMIN 
J-VIMtjrLvISS-H.     ITUUtSli.      164  Fenchurch  St.,  London,  E.  C. 


Terne  Plates,  I.C.^I.X.,speeial  brands 
Taggers'  Tin  and  Iron 
Sheet  Zine  for  Refrigerators 

Sheet  Steel,  Dead  plat 
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MONTREAL  MARKETS- Continued 

not  yet  been  touched.  We  quote  :  Cokes, 
J2.95  to  $3.10  ;  charcoal,  $3.35  to  $3.50. 

Canada  Plates— Prices  of  Canada  plates 
nave  been  shaded  in  the  case  of  some  round 
lots  during  the  week,  but  we  quote  $2.25  to 
$2.30  for  ordinary  business. 

Copper — Veiy  little  doing  m  copper,  and 
only  a  few  small  lots  are  moving  on  the  basis 
of  g%  to  10c. 

Tin — There  is  a  small  business  doing,  but 
of  a  quiet  character.     We  quote  18  to  19c. 

Spelter — No  change  either  in  business, 
which  rules  dull,  or  prices  which  are  as  be- 
fore, $4.50  to  $4.75. 

Lead — The  market  continues  dull  and 
unchanged  at  $2.60  to  $2.75. 

Antimony — A  small  jobbing  business  is 
to  note  at  ioj£  to  12c. 

Sheet  Zinc — Quiet  and  unchanged  at 
$5  to  $5.25. 

PAINTS  AND  OILS. 

There  has  been  no  improvement  in  paints 
and  oils.  Demand  rules  very  slow.  Cutting 
in  the  price  of  lead  is  still  going  on.  In  oils 
the  chief  feature  is  the  advance  in  linseed, 
which  we  quote  ic.  higher  than  last  week, 
due  to  the  stronger  advances  from  abroad. 
Recent  sales  on  spot  have  been  made 
at  54  to  55c.  for  raw,  and  57  to  58c. 
for  boiled.  Seal  oil  has  been  offered  around 
the  trade  pretty  freely  of  both,  but  buyers  do 
not  show  any  intimation  tn  take  hold  at  pre- 
sent. We  quote  :  Choice  brands  white  lead, 
Government  standard,  $4.75;  No.  1,  $4.50; 
No.  2,  $4.25  ;  No.  3,  $4  ;  No.  4,  $3.75;  dry 
white  lead,  4^c;  red  lead,  pure,  4Xc. ;  do., 
No.  1,  4c;  zinc  white,  pure,  $7.25;  No.  1 
$6.25;  No.  2,  $5.25;  glass,  $1.25  first  break; 
$1.35  second  break,  per  50  feet;  $3.25  for 
first  break  per  100  feet  ;  linseed  oil,  round 
lots,  raw,  55c,  boiled,  58c,  sealoil,  42  j£  to 
45c. 

GLASS. 

There  has  been  no  improvement  in  the 

glass  market.  We  quote  $1.25  for  first  break; 

$1.30  second    break,  per  50  feet ;  $3  25  for 

first  break  per  100  feet;  putty  in  bulk,  $1.85. 

PETROLEUM. 

Demand  both  for  American  and  Canadian 
oil  has  been  slow  and  the  market  has  ruled 
quiet.  Prices  are  steady,  there  being  no 
change  to  note.  We  quote  as  follows :  Can- 
adian refined  at  11c.  in  shed  in  Montreal  for 
round  lots,  and  12c.  for  small  quantities. 
American  petroleum,  14  45c.  in  car  lots, 
iSXc  in  io-barrel  lots,  iSH4c.  in  5-barrel 
lots,  and  16c.  for  single  barrels,  net  cash  ; 
American  benzine,  23  to  25c.  ;  Canadian 
benzine,  io^c.  Petrolea  ;  I2^c.  Montreal. 

HIDES. 

There  has  been  a  better  demand  for 
butchers'  hides  during  the  week,  and  sales 
have  been  made  of  about  3,000  skins  at  pretty 
high  figures,  which  dealers  claim  will  not 
show  a  profit.  We  quote  :  No.  1,  $%c; 
No.  2,  2^c;  and  No.  3,  \%c;  steers',  5  to 
S%c;  lambskins,  15  to  20c,  sheepskins,  75 
to  80c.  ;  and  calfskins,  5c. 

TALLOW. 

The  demand  for  tallow  has  continued  slow  > 
and  the  market  is  quiet  and  easy  at  6%  to 
6^c.  as  to  quality. 


EASTLAKE   GALVANIZED  STEEL  SHINGLES 


MONTREAL    TRADE    NOTES. 

An  importer  here  who  placed  an  order  for 
the  importation  of  several  thousand  boxes 
of  coke  tinplate  some  weeks  ago,  said  to 
Hardware  that  hecould  duplicate  it  to-day 
at   considerably  less  money.     At   the  time 


Patented  April,   1885.         March,  1887.        January,  1894. 

The  Shingle  that  others  TRY  to  imitate.      Has  no  equal  in  any  particular.     The  EASTLAKE  is  in  use  on  more 

roofs  than  all  other  shingles  combined.        Never  fails  to  give  satisfaction. 

We  protect  the  trade,  and  will  quote  liberal  prices  to  those  who  mention  that  they  saw  our 

advertisement  in  Hardware. 


Sole    Manufacturers 


BEWARE   OP   CHEAP    IMITATIONS 


The  Metallic  Roofing  Co,  of  Canada,  Limited 


82  to  90  Yonge  Street, 
TORONTO,  ONT. 


he  gave  his  order  he  thought   prices  were  at 
bed  rock. 

Advices  from  Great  Britain  continue  easy 
on  Scotch  pig,  recent  cables  quoting  the 
price  of  Summerlee  1.  6d.  lower  on  the  other 
side. 

Import  orders  for  scrap  steel  plate  clip- 
pings for  a  round  amount  have  been  placed 
at  72s.  6d.  cost  and  freight  Montreal. 

Cables  from  England  state  that  owing  to 
the  low  price  of  oil  cake  linseed  oil  makers 
don't  care  to  crush  and  higher  prices  are 
anticipated. 

Southern  advices  to  members  of  the  paints 
and  oil  trade  here  state  that  turpentine  has 
advanced  ij£c.  per  gallon  at  primary  mar- 
kets and  that  the  tendency  is  higher. 

The  city  corporation  has  contracted  for 
over  6,000  brls.  of  cement  at  firm  prices, 
and  this  cuts  down  stocks  sensibly,  in  fact 
English  cement  is  quite  scarce  and  hard  to 
get  here. 

The  coal  strike  in  the  States  is  having  a 
stiffening  effect  on  the  price  of  caustic  soda, 
as  it  has  curtailed  the  manufacture  across 
the  lines  and  supplies  have  to  be  drawn  from 
England. 

W.  H.  Cottingham  &  Co.  are  the  sole 
Canadian  agents  for  the  well  known  paints 
and  colors  manufactured  by  the  Sherwin- 
Williams  Co.,  of  Cleveland,  Chicago  and 
New  York. 

Thos.  Davidson  &  Co.  note  a  good  en- 
quiry for  the  various  dairy  appliances  and 
essentials  that  they  manufacture. 

Walter  Grose,  dealer  in  hardware  special- 
ties of  all  kinds,  has  moved  from  the  old 
stand  occupied  by  him  for  a  number  of  years 
past  at  the  corner  of  Paul  and  St.  Francis 
Xavier  streets.  He  is  now  established  in 
larger  premises  on  St.  Dizeer  street. 


TORONTO    MARKETS. 

Toronto,  June  8,  1894. 

HARDWARE. 

BUSINESS  is  a  little  better  than  a 
week  ago,  although  the  improvement 
is  only  slight.  Hay  forks  are  being 
enquired  after  more  often  and  there  is  a 
rushing  business  doing  in  horse  pokes.  The 
improvement  in  trade  has  extended  to  table 
cutlery  of  the  better  class,  and  oil  stoves  are 
showing  more  inclination  to  move.  For 
scythes,  a  brisk  enquiry  is  reported.  Demand 
is  not  so  good  for  barb  wire,  and  there  is  still 
the  same  scarcity  to  note  in  oiled  and  an- 
nealed wire.  Rope,  green  wire  cloth,  screen 
doors  and  windows  are  among  the  articles 
in  which  a  falling  off  in  the  demand  is  re- 
ported. 

Oil  Stoves— Are  going  out  well,  al- 
though the  unfavorable  weather  has  deterred 
the  movement  to  some  extent. 

Wire — The  demand  for  barbed  wire  has 
fallen  off  somewhat.  The  scarcity  already 
noted  inoiled  and  annealed  wire  still  obtains, 
and  it  is  almost  impossible  to  make  ship- 
ments of  large  quantities.  Dealers  will  there- 
fore be  compelled  to  put  up  with  incon- 
veniences until  such  time  as  supplies  can  be 
had  from  manufacturers.  In  galvanized  and 
ordinary  bright  the  same  difficulty  does  not 
exist. 

Rope — Trade  is  not  so  good  in  this  line 
as  it  was.  There  is  a  certain  amount  being 
sold  all  the  time,  but  quantities  are  small. 
We  quote  as  before  :  Sisal,  7  16  in.  and 
larger,  6#c;  X,  5'16.  H  ^  7Xc;  Manilla, 
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MARKETS—  Continued 

7-16  in.  and  larger,  9  to  <)%c;  X,  5-16,  Y% 
in.,  9)4  to  9#c. 

Cutlery  —  Carvers  in  cases  are  still 
going  out  fairly  well,  and  table  cuttlery  of  the 
better  class  is  beginning  to  move. 

Sporting  Goods— Trade  is  still  quiet 
and  featureless  in  this  line. 

Cut  Nails — Trade  is  keeping  up  well, 
although  not  many  car  load  lots  have 
changed  hands  during  the  week.  Pncss  are 
still  being  maintained  at  $1.80  Toronto  for 
carload  lots  and  $1.85  for  small  lots,  with 
ioc.  per  keg  lessf.o.b.  Montreal. 

Wire — Business  is  still  keeping  up,  and 
manufacturers  are  in  little  better  position 
than  they  have  been  to  supply  the  wants  of 
the  trade.  Discounts  are  unchanged  at  75, 
10  and  5  per  cent.,  shipment  in  10  keg  lots 
being  prepaid. 

Horse  Nails — There  is  very  little  doing, 
and  prices  are  unchanged.  We  quote  as  be- 
fore :  "  C"  60  per  cent.,  and  "B  B"  and  "M" 
60  and  2)4  per  cent.  Negotiations  are  still 
in  progress  with  a  view  to  creating  a  uniform 
price,  as  noted  in  last  issue. 

Green  Wire  Cloth—  Business  has  fallen 
off  considerably  on  account  of  the  unfavor- 
able weather.  As  soon  as  warm  weather 
sets  in,  however,  quite  a  reaction  is  expect- 
ed to  take  place.  Jobbers  are  still  carrying 
heavy  stocks,  and  would  not  in  consequence 
be  at  all  adverse  to  seeing  an  improved  de- 
mand spring  up.  Prices  are  unchanged  at 
$1.85  per  100  square  feet. 

Screen  Doors  and  Windows— The 
same  remarks  apply  to  these  as  to  green 
wire  cloth. 

Tacks — These  remain  as  before,  quiet 
and  unchanged. 

Coil  Chain — Business  remains  light  with- 
out any  change  in  quotations. 

Horseshoes— Very  few  are  being  for- 
warded, and  prices  are  being  well  main- 
tained at  $3.80  Toronto,  $3  85  London,  and 
$3.65  Montreal. 

Ware — Peerless  and  Eclipse  ware  are 
still  going  out  freely,  but  white  ware  is  ex- 
tremely flat. 

Lawn  Mowers— Trade  is  keeping  up 
exceeding  well,  especially  in  high  wheel  four- 
blade  mcwers.  A  number  of  enquiries  have 
also  been  received  for  the  low-wheeled 
mower,  which  line  jobbers  have  not  generally 
kept  in  stock.  Some  shipments,  however, 
are  in  transit,  and  in  the  course  of  a  few  days 
they  will  be  able  to  supply  the  demand. 
The  low-wheeled  is  being  quoted  about  $1 
lower  than  the  high- wheeled  mower. 


Plumbers'  Supplies— If  anything  have 
shown  a  little  improvement  during  the  week 
on  country  account,  but  in  the  city  trade  is 
much  as  before. 

Lead  Pipe— Owing  to  the  reduction  in 
prices  announced  last  week,  an  improved 
demand  has  developed.  Jobbers  are  now 
quoting  shipments  Toronto  and  the  west  30 
per  cent,  off  in  small  lots  and  30  and  10  per 
cent,  off  in  ton  lots  ;  points  east  of  Toronto 
35  per  cent,  off  in  small  lots  and  35  and  10 
per  cent,  off  in  ton  lots. 

Builders'  Supplies — The  improvement 
noted  in  the  country  trade  is  being  main- 
tained, but  there  is  no  special  feature  to  note 
in  connection  with  city  trade. 

Milk  Can  Trimmings— Outside  of  rail- 
road cans  trade  in  this  line  is  featureless, 
nothing  of  any  account  being  done. 

Clothes  Wringers— Are  still  moving 
freely,  the  demand  being  altogether  for  the 
Royal  Canadian  at  $28  per  dozen. 

Harvest  Tools— Although  the  volume  of 
business  is  not  as  large  as  jobbers  would 
like,  there  is  not  a  great  deal  of  reason 
for  complaint.  The  unfavorable  weather 
has  had  a  depressing  effect  however  upon 
purchases  throughout  the  country,  prevent- 
ing them  from  laying  in  more  than  was 
wanted  for  present  requirements.  Hay  forks 
are  beginning  to  move  freely. 

Hinges — While  there  is  a  certain  quan- 
tity of  them  going  out,  trade  is  not  alto- 
gether satisfactory.  The  principal  business 
is  in  barn  door  hinges. 

Tar,  Etc. — There  is  a  fair  trade  doing. 
We  quote:  Roofing  pitch,  $2.50  per  brl.; 
pure  coal  tar,  $4  per  brl. ;  refined  coal  tar, 
$4.50  per  brl.;  XXX  refined  coal  tar  in  quart 
tins,  $1  per  doz.;  best  Southern  pure  tar,  $6 
per  brl.  and  75c.  per  doz.  pint  tins;  pine 
pitch,  $2.75  per  brl. 

Cement,  Etc.  —Business  fair.  We  quote  : 
Portland  cement  (English),  $3  per  brl.;  New 
Brunswick  plaster  paris,  $2  per  brl.;  Cana- 
dian water  lime,  $1.25  per  brl. 

Firebrick,  Etc.— Scotch  firebrick,  $3.25 
per  100;  Scotch  fireclay,  $1  per  100  lbs. 

Belting — There  are  not  many  large  lots 
moving,  on  account  of  the  comparatively 
few  new  concerns  starting  up,  but  there  is  a 
large  number  of  small  orders  going  out. 

Rivets  and  Burrs— A  new  discount  list 
has  been  issued.  They  are  :  Iron  rivets, 
55  and  10  per  cent.;  iron  burrs,  50  and  10 
per  cent.;  copper  rivets  and  burrs,  50  per 
cent.  Terms,  4  months  or  3  per  cent,  cash, 
30  days. 


METALS. 

There  is  little  more  apparently  doing  in 
pig  iron,  but  prices  are  easier.  Generally 
speaking  trade  in  metals  is  much  as  before. 

Pig  Iron — Transactions  are  more  numer- 
ous, but  for  small  lots  and  principally  Ameri- 
can. One  or  two  large  contracts  are  an- 
nounced for  Scotch  pig  on  Western  Ontario 
account  at  firm  figure":,  and  a  tew  carload 
lots  of  Nova  Scotian  iron  have  changed 
hands.  We  quote  :  Summerlee,  $20  to 
$20.50;  Carnbroe,  $19  to  $19.50;  Siemen's, 
$18  to  $18.25. 

Rogers,  Brown  &  Co.,  Buffalo,  report  To- 
ronto market  for  American  pig  iron  as  fol- 
lows :  "Shipments  of  iron  into  Canada  have 
been  quite  heavy  during  the  past  two  weeks. 
Demand,  however,  is  very  light,  many 
foundries  being  closed  through  lack  of  fuel. 
The  action  of  the  railroads  in  withdrawing 
all  commodity  rates  and  placing  pig  iron  on 
sixth-class  basis  will  of  course  have  an  im- 
portant effect.  We  quote  for  cash  in  bond 
f.o.b.  cars  Toronto  for  shipment  prior  to 
June  15  :  No.  1  foundry  strong  coke  iron 
Lake  Superior  ore,  $12.95  >  No.  2  foundry 
strong  coke  iron  Lake  Superior  ore,  $12.45; 
Jackson  county  silvery,  No.  1,  $16.80  to 
$18.30;  Lake  Superior  charcoal,  $15.70; 
Southern  soft,  No.  1,  $11.50;  Southern  soft, 
No.  2,  $11.25." 

Bar  Iron — There  is  no  change  in  prices, 
and  very  little  business  is  being  done  ;  but 
small  as  the  demand  is,  jobbers  find  diffi- 
culty in  satisfying  it,  so  many  manufacturers 
having  been  compelled  to  shut  down  for 
w^nt  of  fuel.  Ruling  prices  are  $1.85  To- 
ronto and  $1.75  Montreal. 

Sheet  Iron — There  has  been  no  notice- 
able improvement  during  the  week.  Demand 
is  fair  and  prices  are  being  well  maintained. 
Demand  has  fallen  off  for  tinned  iron, 
which  is  to  be  expected,  as  the  bulk  of  this 
business  is  done  in  connection  with  milk  can 
trimmings.  We  quote :  8  to  16  gauge, 
$2.50 ;  18  ditto,  $2.25  ;  20  ditto,  $2.25  ; 
22  to  24  ditto,  $2.35  ;  26  ditto,  $2.45  ;  28 
ditto,  $2.65  ;  tinned  sheet  iron,  Gorbal's,  26 
gauge,  5j£c.  per  lb.;  22  to  24  gauge,  6j£c; 
16  to  20  gauge,  d%c. 

Iron  Pipe — Trade  is  fairly  satisfactory, 
for  while  orders  are  not  large  there  are  a 
good  many  of  them.  We  quote  67 %  to  70 
and  10  per  cent.;  galvanized  iron  pipe,  47 
to  50  per  cent. 

Boiler  Tubes — Trade  is  rather  quiet 
this  week,  but  quotations  remain  as  before  : 
1%  inch,  7c;  1%  inch,  7^c;  1%  inch,  8c.  ; 

2  inch,  8}4c.  ;  2X  inch,  9c;  2 )4  inch,  9^c; 

3  inch,  n)4c;  y/i  inch,  14c;  4  inch,  19c. 
Sheet    Steel — Trade  is  light  in  ordin- 
ary kinds,  but  there   is  considerable  call  for 


Best  Value 


on   Earth. 


These  are  the  Furnaces  that  secure  the 
trade  for  dealers  who  handle  them. 
They  have  no  rivals  but  many  imitators. 


Clare  Bros.  &  Co. 


Preston,  Ont, 
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a  higher  quality  sheet  steel  than  is  usually 
found  on  this  market,  a  good  many  orders 
for  highly  polished,  said  to  be  equal  to  Rus- 
sian iron  in  finish,  have  been  filled.  We 
quote  :  8  to  16  gauge,  $2.75  per  100  lbs.; 
18  to  20,  $2.65  ;  22  to  24,  $2.85  ;  26,  $3.10. 

Galvanized  Iron — Business  is  keeping 
up  well.  Principal  demand  is  28  x  26  gauge. 
The  roofing  season  being  on  throughout  the 
country,  merchants  are  compelled  to  pur- 
chase fair  quantities.  We  quote  :  4%  to 
4^c.  for  28  gauge,  in  case  lots. 

Ingot  Tin — The  volume  of  business  in 
this  line  is  not  as  large  as  it  was,  orders  be- 
ing considerably  smaller,  while  no  round 
lots  have  been  called  for.  Ton  lots  are  go- 
ing out  at  i8^c,  and  small  lots  at  19^  to 
20c. 

Ingot  Copper — Is  quiet  and  featureless. 
Prices  are  unchanged  at  10  to  ioj£c.  in  cask 
lots. 

Sheet  Copper — Is  only  in  fair  demand. 
A  number  of  case  lots  have  been  forwarded 
during  the  past  week  at  prices  ranging  from 
14^  to  16c.  according  to  weight  and  quality. 

Zinc  Spelter— Trade  in  this  line  has 
been  flat  for  some  time,  and  there  is  not  yet 
any  appreciable  improvement.  Both  domes- 
tic and  foreign  are  held  in  stock  at  prices 
quoted  last  week,  namely  4^  to  4^c.  for 
foreign,  and  4  to  4^c  for  domestic.  For 
quantity  orders,  however,  these  prices  can  be 
shaded. 

Corrugated  Iron — Business  continues 
good  at  unchanged  prices.  We  quote  : 
"  Owl"  brand  from  genuine  steel  plates,  zinc 
coated,  $4.25  to  $6  per  square  ;  painted  steel, 
same  brand,  $3  to  $4.75  according  to  guage. 

Tin  Plates — Business  has  been  fairly 
satisfactory  for  the  season  in  both  coke  and 
charcoal,  principally  20  and  28  gauge.  Prices 
rule  from  $3. 50  to  $3.75  per  box  for  I.  C. 
charcoal,  and  $3.25  to  $3.35  for  coke. 

Terne  Plates — Demand  continues  to 
increase,  and  prices  rule  from  $6.50  to  $6.75 
for  I.  C.  according  to  quality. 

Sheet  Zinc — There  is  no  improvement 
to  note  either  in  regard  to  business  or  prices. 
We  quote  4^  to  5c.  in  cask  lots. 

Hoops  and  Bands — While  trade  is  not 
large  in  volume,  it  has  shown  some  improve- 
ment during  the  week  at  old  figures.  Eng- 
lish is  being  quoted  at  $2.30  to  $2.40  base 
price,  and  American  steel  at  $2. 

Canada  Plates — Not  much  doing,  there 
being  no  shipments  tor  immediate  wants. 
Most  dealers  have  placed  their  orders  for 
import  to  arrive  August  or  September,  by 
which  time  the  season  for  this  article  will  be 
on.  We  quote  half  polished  at  $2.45  to  $2.55 
from  stock  and  $2.35  to  $2.45  for  import. 

Solder — Business  is  still  keeping  up 
fairly  well  at  prices  ruling  at  13  to  14c,  ac- 
cording to  quality. 

Pig  Lead — No  large  lots  have  changed 
hands  and  business  generally  is  quiet  at  2^ 
to  2#C. 

Antimony — Continues   exceedingly  dull 
at  9X  to  ioc  for  Cookson's. 
GLASS. 

Import  orders  are  not  all  in  store  yet, 
there  still  being  a  few  to  come  forward  that 
were  booked  for  shipment  later  than  the 
bulk  of  them.  Glass  from  stock  is  in  good 
demand,  but  stocks  as  a  rule  are  still  light. 
Prices  are  unchanged  at  $1.20  to  $1.25  first 
break.  Trade  in  plate  glass  is  quiet. 
PAINTS  and  oils. 

The  weather  has  interfered  materially  with 
the  paint  and  oil  trade.  White  lead  is  dull 
and  easy  at  4^  to  4^c.     Turpentine  is  still 


advancing  in  the  South,  another  gain  of  %c. 
per  gallon  being  announced  Wednesday,  but 
there  is  no  change  here  beyond  a  firmer 
tone.  It  now  costs  within  a  small  fraction 
of  41c.  per  gallon,  net  spot  cash,  to  lay  tur- 
pentine down  here,  but  jobbers  are  still  sell- 
ing at  41  to  42c.  f.o.b.  Toronto,  and  there  is 
not  much  demand  at  these  figures.  Linseed 
oil  is  quiet  and  unchanged  at  53  to  53>^c. 
f.o  b.  for  raw  and  56  to  56^c.  f.o.b.  for 
boiled.  Prepared  paints  are  going  out  in  a 
small  sorting-up  way,  at  $1.05  for  pure. 
Stocks  of  English  Paris  green  have  arrived 
and  jobbers  are  all  well  supplied,  but  there 
is  not  much  demand.  We  quote  :  Ordinary, 
I2j£c.  in  drums  and  14^  to  15c.  in  pack- 
ages; English,  112  lb.  drums,  14c;  ditto, 
56  lb.  drums,  I4j£c;  ditto  cases,  16c.  Putty 
is  quiet  at  Si  90  to  $2  in  bladders,  and  $1  80 
to  $1.90  in  bulk.  Castor  oil  is  quiet  at  6% 
to  6^c.  in  case  lots  and  7c.  in  tingle  tins. 
Refined  seal  oil  is  unchanged  at  58  to  59c. 
per  gallon  in  barrels. 


MARKET    NOTES. 

Stocks  of  copper  June  1  were  47,540  tons 
against  49,920  tons  same  date  a  year  ago. 

H.  S.  Howland,  Sons  &  Co.  report  an  in- 
creasing sale  for  "Sensible  sad  irons." 

Sanderson  Pearcy  &  Co.  have  in  stock 
a  shipment  of  Berge^s  English  paris  green. 

The  McClary  Mfg.  Co.  report  ice  cream 
freezers  and  refrigerators  moving  fairly  well. 

J.  H.  Farr  &  Co.  report  a  steady  trade 
and  good  prospects  for  an  active  summer's 
trade. 

The  Kemp  Manufacturing  Co.  report  a 
steady  trade  in  all  summerlines,  particularly 
in  oil  stoves. 

The  Art  Metropole,  agents  for  Munn's 
Glue,  report  an  active  and  steadily  increas- 
ing trade  in  that  article. 

A.  C.  Leslie  &  Co.  report  a  steady  trade  in 
metal  fencing  wire,  both  barb  and  plain, 
which  they  are  carrying  in  stock. 

The  Gurney  Stove  Co.  have  just  shipped 
one  Oxford  Boiler  and  a  carload  of  radia- 
tors to  the  St.  Louis  Hotel,  Quebec  City. 

Stewart  &  Wood  report  that  their  sales 
during  May  were  97  per  cent,  larger  than 
during  the  corresponding  month  of  last 
year. 

M.  &  L.  Samuel,  Benjamin  &  Co.  are  ex- 
periencing an  improved  demand  for  hay 
rakes  this  week  ;  also  for  better  class  of 
table  cutlery. 

The  Gutta  Percha  &  Rubber  Co.  say  that 
the  continued  wet  weather  has  knocked  busi- 
ness cold  in  hose,  but  has  put  fresh  vigor  in 
the  sale  of  mackintosh. 

H.  &  S.  Howland,  Sons  &  Co.  are  in  re- 
ceipt of  a  consignment  of  Putz-Pasta  Polish 
for  such  metals  as  gold,  silver,  silverplate  ; 
also  mirrors  and  window  glass. 

The  Toronto  Steel-Clad  Bath  Co.  report 
that  although  an  excellent  trade  has  been 
doing  in  their  line  for  several  weeks  previous, 
business  is  not  quite  so  brisk  at  the  moment. 

The  Metallic  Roofing  Co.  has  received  the 
contract  for  covering  the  warehouses  of  the 
Richelieu  &  Ontario  Navigation  Co.  in  Mon- 
treal with  the  "  Owl"  brand  galvanized  cor- 
rugated iron. 

H.  S.  Howland,  Sons  &  Co.  anticipate  a 
good  season  for  hay  forks  in  consequence  of 
the  heavy  crop  of  hay,  and  they  have  a  large 
number  of  Rickford's  make  in  stock  to  sup- 
ply the  demand. 

The  Metallic  Roofing  Co.  has  supplied  a 
large    quantity    of   the    "  Eastlake "     steel 


shingles  for  covering  the  extensive  buildings 
of  the  General  Mining  Association,  Sydney. 
Mines,  Cape  Breton. 

The  Toronto  Picket  and  Wire  Fence  Co. 
report  trade  good  ;  in  fact,  they  have  been 
unable  to  supply  the  demand  this  week,  ow- 
ing to  their  inability  to  secure  pickets.  They 
expect  a  sufficient  supply  at  an  early  date. 

The  Metallic  Roofing  Company  have 
lately  supplied  5,000  square  feet  of  Eastlake 
fireproof  steel  shingles  and  siding  for  Mr. 
Denesha's  cold  storage  building,  Morns- 
burg,  said  to  be  the  largest  building  in 
America. 

"  Poison  in  the  Pot,"  is  the  title  of  a  neat 
little  brochure  issued  by  Manning,  Bowman 
&  Co.,  New  York,  setting  forth  the  danger 
from  using  cheap  copper  pots  and  safety  of 
using  white  porcelain  lined  pearl  agateware, 
as  manufactured  by  that  firm,  for  tea  and 
coffee. 

Frank  Holt,  who  has  for  some  time  been  in 
the  wall  duster  manufacturing  business,  81 
Colborne  street,  has  sold  out  to  W.  McGee, 
who  will  continue  to  supply  the  trade  with 
wall  dusters,  etc.  Mr.  Holt  has  returned  to 
Chicago,  where  he  was  formerly  in  business 
with  The  Holt-Thompson  Mfg.  Co. 

The  copper  statistics  as  cabled  to  New 
York  market  show  a  decrease  in  the  stocks 
since  May  1  of  520  tons.  Compared  with  the 
same  month  last  year  the  stocks  to-day  are 
4,000  tons  less,  while  the  price  last  year  was 
,£43  against  .£39  10s.  to-day. 

The  hardware  business  heretofore  carried 
on  in  the  village  of  Tweed  under  the  firm 
name  and  style  of  White  &  Fisher  has 
through  the  limitation  of  time  been  dis- 
solved, and  a  new  partnership  has  been 
formed  by  Chas.  J.White  and  Wilber  Gordon 
under  the  firm  name  of  White  &  Gordon. 

D.  A.  McKillop,  well  known  to  the  hard- 
ware trade  through  the  province,  is  starting 
on  the  road  for  A.  C.  Leslie  &  Co.,  devoting 
special  attention  to  the  cutlery  trade.  This 
firm  is  showing  a  full  range  of  samples  for 
the  fall  trade,  and  claim  to  have  extra  value 
in  carvers  in  both  cheap  and  high  grades. 

Dowswell  Bros.,  successors  to  the  Peerless 
Manufacturing  Co.,  Hamilton,  have  issued  a 
neat  catalogue  illustrating  their  washing 
machines,  wringers,  hand  trucks,  churns, 
mangle  machines,  etc.  This  business  was 
established  about  twenty  years  ago  by  the 
Industrial  Works.  It  was  afterwards  con- 
ducted by  the  Peerless  Mfg.  Co.,  who  were 
succeeded  by  the  present  manufacturers. 

The  Vokes  Hardware  Co.,  corner  Yonge 
and  Adelaide  streets,  are  making  extensive 
improvements  in  their  store.  On  entering 
from  Adelaide  street  a  fine  sample  room 
greets  the  eye  with  its  artistic  walls  and 
ceiling  of  oak  ;  back  of  the  sample  room  is 
the  shipping  department  with  every  con- 
venience. The  main  entrance — which  is  off 
Yonge  street-1— shows  the  customer  into  the 
retail  department,  where  is  displayed  a  fine 
selection  of  hardware. 

The  Ironmonger,  London,  Eng.,  of  April 
21,  had  the  following  :  "  Lord  Morpeth,  the 
eldest  son  of  the  Earl  of  Carlisle,  was  mar- 
ried on  April  17th,  and  amongst  the  costly 
presents  for  the  event  was  a  splendid  cabi- 
net of  best  Sheffield  cutlery,  being  a  com- 
plete table  service  for  eighteen  persons.  Geo. 
Butler  &  Co.,  of  Trinity  Works,  Eyre  street, 
Sheffield,  are  the  manufacturers.  The  pat- 
tern selected  is  similar  to  that  recently  made 
by  the  same  firm  for  the  Royal  wedding.  The 
knives  are  of  the  finest  ivory,  mounted  with 
silver  (hall-marked).  Included  is  a  set  of 
their  registered    game    eating    knives   and 
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forks,  also  of  the  Royal  pattern.  Each  piece 
is  finely  engraved  with  the  family  crest  and 
motto.  The  cabinet  stands  nearly  3  feet 
high,  of  elegant  design,  known  as  the  'Cav- 
endish,' with  folding  doors,  sunk  panels,  etc., 
and  is  of  rich  pollard  oak.  This  present  is 
from  the  tenants  of  Naworth  Castle  estate." 
The  Butler  &  Co.  mentioned  in  the  para- 
graph is  the  same  firm  that  is  represented 
in  Canada  by  A.  H.  Symonds. 


UNITED  STATES  MARKETS. 

New  York,   June  8,  1894. 

PIG  Tin — The  temper  of  the  market  was 
practically  the  same  as  on  Monday, 
and  hardly  any  movement  in  prices 
took  place  Speculation  was  dormant,  and 
the  sales  to  consumers  and  interior  dealeis 
were  generally  referred  to  as  having  been 
commonplace.  For  five-ton  lots  the  price 
stood  at  about  19.80c.  net  cash,  and  there 
were  offers  at  that  on  the  Exchange  for  June 
and  July  deliveries.  Small  parcels  out  of 
store  went  at  20c.  cash  and  20c  thirty  days. 
There  were  arrivals  of  175  tons,  making  a 
total  of  500  tons  received  thus  far  this  month. 
Copper — The  market  was  very  quiet  and 
without  change  in  any  particular.  Consum- 
ers as  a  rule  seem  to  have  ample  supply 
under  engagement,  and  European  markets 
are  well  stocked  from  late  heavy  shipments. 
Producers  offer  somewhat  reservedly  at  pre- 
sent, and  several  claim  that  their  output  is 
closely  taken  up  in  deliveries  to  customers. 
Values  are  somewhat  uncertain  at  present, 
with  the  range  of  9^  to  <)}(c.  quoted  as  the 
nominal  prices  for  Lake  Superior,  9c.  for 
electrolytic,  and  8#  to  8j4c.  for  ordinary 
casting  stock. 

Pig  Lead. — It  is  estimated  that  800  tons, 
if  not  more,  ot  common  western  were  sold 
during  the  past  few  days,  a  good  portion  at 
3.25c.  The  market  has  now  the  appearance 
of  being  steadier,  since  sellers  at  less  than 
3.30c.  are  fewer,  but  the  demand  is  rather 
slow,  with  3.25c.  the  best  bid  for  either 
prompt  or  forward  deliveries.  St.  Louis  wire 
to  the  Metal  Exchange  was  3.05c.  London 
cable  quoted  £9  2s.  6d.  for  soft  Spanish. 

Spelter — Western  common  was  quite 
freely  offered  for  prompt  or  forward  shipment 
at  3. 40c. delivered  here  or  at  common  points. 
The  price,  however,  proves  to  be  unattrac- 
tive in  this  quarter,  and  the  market  still 
wears  a  dull  appearance.  St.  Louis  wire  to 
the  Metal  Exchange  was  3.20c.  London 
cable  quoted  ^15  13s.  9d.  for  good  merchant 
brands. 

Antimony — The  market  remains  steady 
but  quiet  at  about  %%  to  8^c.  for  Hallett's 
and  10  to  ioXc  for  Cookson's,  in  store. 

Tin  Plate — Spot  sales  were  on  a  moder- 
ate scale,  and  orders,  besides  being  few, 
were  almost  invariably  for  unimportant 
quantities.  Business  in  futures  continues 
uneven,  and  is  hardly  up  to  fair  average 
volume  for  this  season  of  the  year. 

Iron  and  Steel — Pig  iron  is  unchanged. 
Orders  come  along  rather  slowly,  and  are 
generally  small,  while  the  business  passing 
is  chiefly  at  old  prices.  Deliveries  are  more 
or  less  backward  owing  to  poor  car  service 
at  some  points,  but  Eastern  consumers  seem 
to  secure  enough  supply  for  immediate 
wants. 


STEEL 


All  kinds  of  Agricultural,  Carriage, 
Machinery  and  other  steels  imported 
promptly  and  at  bottom  prices. 

Try  our  special  "Dominion  Crown"    ^    Q    LESLIE  &  CO. 

brand  of  English  Tool  Steel.  Montreal  and  Toronto. 


Pure  Southern 


TURPENTINE 


Our  Specialty 


Remember,  we  are  headquarters  for  the   pure  article,  and   intending  purchasers  will  do 

well  to  get  our  price  before  placing  their  orders. 
Every  barrel  of  Turpentine  we   ship    s   accompanied    by  our   printed  guarantee  that  it 

is  ABSOLUTELY  pure- 

We    Are    Not  Members   of   any  Combine. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W.,  TORONTO 


BEST  ON  THE  MARKET. 

Manufactured  by  Write  for  sample  cards  and  prices. 

The  James  Robertson  Co.  Ltd.,  Toronto 

THE  WHITMAN  &  BARNES  MFG.  CO. 

Canadian  Branch:    St.  Catharines,  Ont. 


NO.  1 


}  Nail  Hammer 


i 


It  cannot  be  excelled  in  quality  or  finish  by 
any  Hammer  manufactured. 


Our  "Garden  City"  Nail  Hammer 


GET     OUR     PRICES    and  a  Is  the  best  and  cheapest 

|  "Solid  Cast  Steel"  Ham- 

mer on  the  market. 


TRY    OUR    GOODS 


We  aim  to  keep  in  stock  a  full  line  of  Hammers,  Sledges, 
etc.,  and  will  make  prompt  shipments 
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TARIFF  CHANGES. 

THECanadianTariff  Bill  passed  through 
Committee  of  the  Whole  on  Friday 
last,  which  practically  disposes  of  the 
measure,  the  Minister  of  Finance  announc- 
ing that  there  would  be  no  further  changes 
in  the  dutiable  list.  The  tariff  has  been  ma- 
terially changed  since  it  was  submitted  to 
the  House,  March  27,  and  as  far  as  it  relates 
to  the  hardware  and  allied  trades  is  now  as 
follows : 

Sand  paper,  glass,  flint  and  emery  paper, 
twenty  per  cent,  ad  valorem. 

Paper,  tatred,  twenty-five  per  cent,  ad 
valorem. 

OILS   AND   PAINTS. 

Cod  liver  oil,  twenty  per  cent,  ad  valorem. 

Oils,  essential,  ten  per  cent,  ad  valorem. 

Oils,  coal  and  kersosene  distilled,  purified 
or  refined;  naptha  and  petroleum,  n.e.s. ; 
products  of  petroleum,  not  elsewhere  speci- 
fied, six  cents  per  imperial  gallon. 

Lubricating  oils,  composed  wholly  or  in 
in  part  of  petroleum,  and  costing  less  than 
twenty-five  cents  per  imperial  gallon,  six 
cents  per  gallon. 

Crude  petroleum,  fuel  and  gas  oils  (other 
than  naptha,  benzine  or  gasoline)  when  im- 
ported by  manufacturers  (other  than  oil  re- 
finers) for  use  in  their  own  factories  for  fuel 
purposes  or  for  the  manufacture  of  gas,  three 
cents  per  gallon. 

Paraffine  wax,  two  cents  per  pound. 

Lubricating  oils,  n.e.s.,  and  axle  grease, 
twenty-five  per  cent,  ad  valorem. 

Barrels,  containing  petroleum  or  its  pro- 
ducts, or  any  mixture  of  which  petroleum 
forms  a  part,  when  such  contents  are  charge- 
able with  a  specific  duty,  twenty  cents  each. 

Linseed  or  flaxseed  oil,  raw  or  boiled,  lard 
oil,  twenty  per  cent,  ad  valorem. 

Olive  oil,  prepared  for  salad  purposes, 
thirty  per  cent,  ad  valorem. 

Vaseline,  and  all  similar  preparations  of 
petroleum  for  toilet,  medicinal  or  other  pur- 
poses, thirty-five  per  cent,  ad  valorem. 

Dry  white  and  red  lead,  orange  mineral 
zinc  white,  five  per  cent,  ad  valorem. 

Ochres,  ochrey  earths,  raw  siennas,  and 
colors  dry,  n.e.s.,  twenty  per  cent,  ad  val- 
orem. 

Oxides,  dry  fillers,  fire-proofs,  umbers  and 
burnt  siennas,  n  e.s.,  twenty-five  per  cent. 
ad  valorem. 

Paints  and  colors,  rough  stuff  and  fillers, 
n.e.s.,  twenty-five  per  cent,  ad  valorem. 

Paints  and  colors,  ground  in  spirits  and 
and  all  spirit  varnishes  and  lacquers,  one 
dollar  per  gallon. 

Turpentine,  spirits  of,  five  per  cent,  ad 
valorem. 

Varnishes,  lacquers,  japans,  japan  driers, 
liquid  driers,  and  oil  finish,  n.  e.  s.,  twenty 
cents  per  gallon  and  twenty  per  cent,  ad 
valorem. 

Paris  green,  dry,  ten  per  cent,  ad  valorem. 

Putty,  fifteen  per  cent,  ad  valorem. 
GLASS,  ETC. 

Common  and  colorless  window  glass  and 
plain  colored,  stained  or  tinted  or  muffled 
glass  in  sheets,  twenty  per  cent,  ad  valorem. 

Plate  glass,  not  colored,  in  panes  of  not 
over  twelve  square  feet  each,  four  cents  per 
square  foot,  and  when  bevelled  two  cents 
per  square  foot  additional. 


Plate  glass,  not  colored,  in  panes  of  over 
twelve  and  not  over  thirty  square  feet  each, 
six  cents  per  square  foot,  and  when  bevelled 
two  cents  per  square  foot  additional. 

Plate  glass  in  panes  of  over  thirty  and  not 
over  seventy  square  feet  each,  eight  .cents 
per  square  foot,  and  when  bevelled,  two 
cents  per  square  foot  additional. 

Plate  glass  in  panes  of  over  seventy  square 
feet  each,  nine  cents  per  square  foot,  and 
when  bevelled,  two  cents  per  square  foot 
additional. 

Silvered  glass,  n  e.s.,  twenty-seven  and 
one-half  per  cent,  ad  valorem. 

Silvered  glass,  bevel  ed,  thirty-two  and 
one-half  per  cent,  ad  valorem. 

Stained  gla^s  windows,  thirty  percent,  ad 
valorem. 

All  other  glass  and  manufactures  of  glass, 
n.o.p.,  including  bent  plate  glass,  twenty  per 
cent,  ad  valorem. 

Show  cases,  thirty-five  per  cent  ad  valo- 
rem. 

Cement,  including  Portland  or  Roman, 
and  hydraulic  or  water  lime,  forty  cents  per 
barrel,  including  the  duty  on  the  barrel. 

Plaster  of  Paris,  or  gypsum,  ground,  not 
calcined,  fifteen  per  cent,  ad  valorem. 

Plaster  of  Paris,  calcined  or  manufactured, 
forty  cents  per  barrel  of  300  pounds. 

Grindstone,  not  mounted,  and  not  less 
than  twelve  inches  in  diameter,  one  dollar 
and  seventy-five  cents  per  ton. 

Emery  wheels  and  manufactures  of  em- 
ery, twenty-five  per  cent,  ad  valorem. 

Belting  of  leather  or  other  material,  n.e.s., 
twenty  per  cent,  ad  valorem. 

Whips  of  all  kinds,  including  thongs  and 
lashes,  thiity-five  per  cent,  ad  valorem. 

Rubber  or  gut'a  percha  belting,  hose, 
packing,  matts  and  matting  and  cotton  or 
linen  hose  lined  with  rubber,  thirty  two  and 
and  a  half  per  cent,  ad  valorem. 

METALS,   ETC. 

Wrought  scrap  iron  and  scrap  steel,  being 
waste  or  refuse  wrought  iron  or  steel,  fit 
only  to  be  remanufactured,  the  same  having 
been  in  actual  use,  not  to  include  cuttings 
or  clippings  which  can  be  used  as  iron  or 
steel  without  remanufacture,  and  steel  bloom 
ends  and  crop  ends  of  steel  rails,  three  dollars 
per  ton  ;  and  on  and  after  the  1st  day  of 
January,  1895,  f°ur  dollars  per  ton. 

Iron  or  steel  being  pieces,  punchings  or 
clippings  of  boiler  plate  or  other  plates, 
sheets  or  bars  of  iron  or  steel,  whether  the 
same  have  had  the  ragged  or  cropped  ends 
or  edges  sheared  off  or  not,  and  crops  from 
iron  or  steel  rails  having  both  ends  sawn  or 
sheared  off,  the  same  not  having  been  in 
actual  use  and  being  fit  for  re-rolling  or  re- 
manufacture  only,  four  dollars  per  ton. 

Iron  in  pigs,  iron  kentledge  and  scrap  iron, 
four  dollars  per  ton. 

Ferro-silicon  spiegeleisen,  ferro-man- 
ganese,  five  percent,  ad  valorem. 

Iron  or  steel  ingots, cogged  ingots,  blooms 
and  slabs,  billets  and  puddle  bars,  loops  or 
other  forms  less  finished  than  iion  or  steel 
bars  but  more  advanced  than  pig  iron,  ex- 
cepting castings,  five  dollars  per  ton. 

Bar  iron,  or  steeled,  rolled  or  hammered, 
comprising  rounds  or  squares  ;  shapes  of 
rolled  iron  or  steel,  not  more  than  four  inches 
in  diameter,  and  flats  not  thinner  than  num- 
ber sixteen  gauge  whether  in  coils,  bund  es, 
rods  or  bars,  n.e.s.,  ten  dollars  per  ton. 

Iron  or  steel  plates  or  sheets,  sheared  or 
unsheared  hoop,  band,  strip  and  skelp  iron 


or  steel,  sheared  or  rolled  in  grooves,  and 
iron  or  steel  in  all  widths  not  thinner  than 
number  sixteen  gauge,  n.e.s.,  ten  dollars  per 
ton. 

Universal  mill  or  rolled  edge  steel  plate, 
less  than  tnirty  inches  wide,  and  plates  or 
sheets  of  iron,  or  steel  thirty  inches  wide  and 
over,  and  one-quarter  of  an  inch  and  over  in 
thickness,  twelve  and  one-half  per  cent  ad 
valorem. 

Iron  or  steel  sheets,  hoops,  bands,  and 
strips,  or  other  iron  or  steel  of  all  widths, 
sheet  iron  common  or  black,  smoothed, 
polished,  c  ->ated  or  galvanized  and  Canada 
plates,  number  seventeen  gauge  and  thinner, 
five  per  cent,  ad  valorem. 

Plough  plates,  mould  boards,  landsides 
and  other  platesfor  agricultural  implements, 
when  cut  to  shape  from  rolled  plates  of  steel 
but  not  moulded,  punched,  polished  or 
otherwise  manufactured,  and  being  ofgreater 
value  than  four  cents  per  pound,  five  per 
cent,  ad  valorem.  Provided  that  on  all  iron 
or  steel  bars,  rods,  strips  or  steel  sheets  of 
whatever  shape,  and  on  all  iron  or  steel  bars 
of  irregular  shape  or  section,  cold  rolled, 
cold  hammered  or  polished  in  any  way  in 
addition  to  theordinary  process  of  hot  rolling 
or  hammering,  there  shall  be  paid  one-sixth 
of  one  cent  per  pound  in  addition  to  the  rates 
imposed  on  the  said  materials. 

Forgings  of  iron  and  steel  of  whatever 
shape  or  size  or  in  whatever  stage  of  manu- 
facture, not  elsewhere  specified,  thirty-five 
per  cent,  ad  valorem,  but  not  less  than  fif- 
teen dollars  per  ton. 

Rolled  iron  or  steel  angles,  channels  and 
other  sections,  weighing  less  than  thirty-five 
pounds  per  lineal  yard,  n.e.s.,  thirty -five 
per  cent,  ad  valorem,  but  not  less  than  ten 
dollars  per  ton. 

Rolled  iron  or  steel  angles,  channels  and 
special  sections,  weighing  not  less  than 
thirty-five  pounds  per  lineal  yard,  and  rolled 
iron  or  steel  beams,  joists,  girders,  column 
sections,  trough  sections,  and  other  building 
or  bridge  structural  sections,  weighing  not 
less  than  twenty- five  pounds  per  lineal  yard, 
and  rolled  iron  and  steel  bridge  plate  not 
less  than  Y%  of  an  inch  thick  nor  less  than 
15  inches  wide,  and  flat  eye  bar  blanks,  not 
punched  or  drilled,  twelve  and  one-half  per 
cent,  ad  valorem. 

Iron  bridges  and  structural  iron  work, 
thirty  per  cent,  ad  valorem,  but  not  less 
than  one  cent,  per  pound. 

Iron  or  steel  railway  bars  or  rails  of  any 
form,  punched  or  not  punched,  not  elsewhere 
specified,  for  railways,  which  term  for  the 
purpose  of  this  item  shall  include  all  kinds 
of  railways,  street  railways  and  tramways, 
even  although  the  same  are  used  for  private 
purposes  only,  and  even  although  they  are 
not  used  as  intended  to  be  used  in  connec- 
tion with  the  business  of  common  carrying 
of  goods  or  passengers,  thirty  per  cent,  ad 
valorem. 

Railway  fish  plates  and  tie  plates,  ten  dol- 
lars per  ton. 

Swedish  rolled  iron  rods,  under  one-half 
inch  in  diameter  and  of  not  less  than  one  and 
three-quarters  of  a  cent  per  pound  value, 
and  Swedish  rolled  iron  nail  rods  under  half 
an  inch  diameter,  for  the  manufacture  of 
horseshoe  nails,  fifteen  per  cent,  ad  valorem. 

Axles,  springs  and  parts  thereof,  axle  bars 
and  axle  blanks  of  iron  or  steel  for  railway 
or  tramway  vehicles,  $20  per  ton,  but  not 
less  than  thirty-five  per  cent. 

Axles,  springs  and  parts  thereof,  axle  bars 
and  axle   blanks  of  iron  or  steel  not  else- 
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Wire  Ropes 


Crucible  Cast  Steel,  for  heavy  hoist- 
ing, inclines,  mining,  etc.  Seimens- 
Martin  for  transmission  of  power. 
Swedish  Charcoal  for  Elevators, 
Hoists,   etc. 


Write  for  Catalogue. 


Galvanized  Ropes  for  stays,  ships'  rigging,  etc. 

MANUFACTURED  BY 

Tbe  B.  GREENING  WIRE  CO.,  Ltd. 


i    "«<«•) 


Hamilton,  Canada. 


In 


Portland  Cements  Calcined  Plaster 

Sewer  Pipes  Fire  Bricks  and  Clay 

Chimney  Linings  and  Tops       Enameled  Porcelain  Sinks 

Mortar  Stains,  and  General  Builders'  and  Contractors'  Supplies 

W.  McNALLY  &  GO, 

.m&mmxmmm~ MOIM"    REAL 


Carry  the  Largest  Stocks  and 
Quote  Lowest  Prices.   .    .   . 


SUMMER 


OXrORD 


STOVES 


ECONOMICAL. 


EFFICIENT. 


BEAUTIFUL. 


Oxford  Gas  Ranges 


5  SIZES. 


Bakes,  Boils  and  Roasts  quickly 
and  uniformly. 

Are  Immense  Water  Heaters 

No  Waste.        No  Odor. 


GAS  RANGE. 


Oxford  Oil  Gas  Ranges 


5  SIZES. 


Makes  its  own  Gas  as  it  Burns  it. 

Makes  Gas  from  Ordinary  Coal  Oil. 

Bakes,  Roasts  and  Boils  perfectly.  Cost  of  Fuel  J^c.  per  hour. 

No  Odor.  No  Wick.  OIL  GA8  RANGE 

PEOPLE  WILL  ASK  FOR  THEM.  YOU  MUST  HAVE  THEM. 

Send  for  Price  List  of  our  Latest  Production  THE  OXFORD  GRADUATE  Wood  and  Coal  Cook  Stove. 


THE  GURNEY  FOUNDRY  CO.,  ltd..  Toronto.    THE 


CO.,  LID 


j     •"'»•) 
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where   specified,  one  cent  per  pound   and 
twenty  per  cent,  ad  valorem. 

Malleable  iron  castings  and  iron  or  steel 
castings,  n.e.s.,  twenty-five  per  cent  ad 
valorem. 

Cast  iron  vessels,  plates,  stove  plates  and 
irons,  sad  irons,  hatters'  irons  and  tailors' 
irons,  twenty-seven  and  one-half  per  cent  ad 
valorem. 

Boiler  tubes  of  wrought  iron  or  steel,  in- 
cluding corrugated  tubes  or  flues  for  marine 
boilers,  seven  and  one-half  per  cent,  ad  val- 
orem. 

Lap-welded  iron  or  steel  tubing,  threaded 
and  coupled  or  not,  one  and  one-quarter  to 
two  inches  inclusive  in  diameter,  for  use  ex- 
clusively in  artesian  wells,  petroleum  pipe 
lines  and  petroleum  refineries,  under  regu- 
lations tobe  made  by  the  Governor  inCouncil, 
twenty  per  cent,  ad  valorem. 

Tubes  not  welded,  not  more  than  one  and 
one-half  inch  in  diameter,  of  rolled  steel, 
fifteen  per  cent,  ad  valorem. 

Other  wrought  iron  or  steel  tubing,  or 
pipes  five-tenths  of  one  cent  per  pound  and 
thirty  per  cent,  ad  valorem. 

Chains  (iron  or  steel)  five-sixteenths  of 
an  inch  in  diameter,  and  over  five  per  cent, 
ad  valorem. 

Nails  and  spikes,  wrought  and  pressed, 
galvanized  or  not,  horseshoe  nails,  and  all 
wrought  iron  or  steel  and  other  nails  not  else- 
where specified,  and  horse,  mule  or  ox  shoes, 
thirty  per  cent,  ad  valorem. 

Composition  nails  and  spikes  and  sheath- 
ing nails,  fifteen  per  cent,  ad  valorem. 

Wire  nails,  one  cent  per  pound. 

Cut  nails  and  spikes  of  iron  or  steel,  in- 
cluding railroad  spikes,  three-fourths  of  one 
cent  per  pound. 

Shoe  tacks,  y2  ounce  to  4  ounces  to  the 
thousand,  one  cent  per  thousand. 

Cut  tacks,  brads  or  sprigs,  not  exceeding 
sixteen  ounces  to  the  the  thousand,  one  and 
one-half  cents  per  thousand  ;  exceeding  six- 
teen ounces  to  the  thousand,  one  and  one- 
half  cents  per  pound. 

Screws,  commonly  called  "wood  screws  " 
two  inches  and  over  in  length,  three  cents 
per  pound  ;  one  inch  and  less  than  two 
inches,  six  cents  per  pound  ;  less  than  one 
inch,  eight  cents  per  pound  ;  provided  that 
the  duty  shall  not  be  less  than  thirty-five  per 
cent,  ad  valorem. 

Screws  of  iron,  steel,  brass  or  other  metal, 
not  otherwise  provided  for,  thirty  per  cent, 
ad  valorem. 

Wrought  iron  or  steel  nuts  and  washers, 
iron  or  steel  rivets,  bolts  with  or  without 
threads,  nut  and  bolt  and  hinge  blanks, 
ne.s.,  and  "T"  and  strap  hinges,  one  cent 
per  pound  and  twenty  per  cent,  ad  valorem. 

Wrought  iron  or  steel  nuts  and  washers, 
iron  or  steel  rivets,  bolts  with  or  without 
threads,  nut  and  bolt  and  hinge  blanks,  less 
than  three-eighths  of  an  inch  in  diameter, 
one  cent  per  pound  and  twenty-five  per  cent, 
ad  valorem. 

Skates,  ten  cents  per  pair  and  thirty  per 
cent,  ad  valorem. 

Clothes  wringers,  twenty-five  cents  each 
and  twenty  per  cent,  ad  valorem. 

CUTLERY,   TOOLS,   ETC. 

Cutlery,  not  otherwise  provided  for, 
twenty-five  percent,  ad  valorem. 

Celluloid,  moulded  into  sizes  for  handles 
of  knives  and  forks,  not  bored  nor  otherwise 
manufactured  ;  also,  moulded  celluloid  balls 
and  cylinders,  coated  with  tinfoil  or  not,  but 
not  finished  or  further  manufactured,  and 
celluloid  lamp  shade  blanks,  ten  per  cent, 
ad  valorem. 


Knife  blades  or  knife  blanks,  in  the  rough, 
for  use  by  electro-platers,  ten  per  cent,  ad 
valorem. 

Cast  iron  table  forks,  not  handled  or 
ground,  or  otherwise  manufactured,  ten  per 
cent,  ad  valorem. 

Picks,  mattocks,  grub  hoes,  adzes,  hat- 
chets and  eyes  or  poles  for  same,  and  tools  of 
all  descriptions,  n.e.s.,  thirty-five  per  cent  ad 
valorem. 

Track  tools,  wedges,  crowbars  and  sledges, 
thirty  per  cent  ad  valorem. 

Axes  of  all  kinds,  scythes,  hay  knives, 
lawn  mowers,  pronged  forks,  rakes,  n.e.s., 
and  hoes,  and  other  agricultural  tools  or  im- 
plements, n.e.s.,  thirty-five  per  cent  ad 
valorem. 

Shovels  and  spades,  shovel  and  spade 
blanks  and  iron  and  steel  cut  to  shape  for 
same,  fifty  cents  per  dozen  and  twenty-five 
per  cent,  ad  valorem. 

Files  and  rasps,  thirty-five  per  cent,  ad 
valorem. 

Steam  engines,  boilers  and  machinery 
composed  wholly  or  in  part  of  iron  or  steel, 
not  elsewhere  specified,  twenty-seven  and  a 
half  per  cent,  ad  valorem. 

Mowing  machines,  self-binding  harvest- 
ers, harvesters  without  binders,  binding  at- 
tachments, reapers,  sulky  and  walking 
plows,  harrows,  cultivators,  seed  drill  and 
horse  rakes,  twenty  per  cent,  ad  valorem. 

Portable  machines,  portable  steam  en- 
gines, threshers  and  separators,  horse- 
powers, portable  saw-mills  and  planing  mills, 
and  parts  thereof  in  any  stage  of  manufac- 
ture, thirty  per  cent,  ad  valorem. 

Pumps  of  all  kinds  and  wind  mills,  thirty 
per  cent,  ad  valorem. 

Barbed  wire  fencing  of  iron  or  steel,  three- 
fourths  of  one  cent  per  pound. 

Buckthorn  and  strip  fencing  of  iron  or 
steel,  one-half  of  one  cent  per  pound. 

Wire  cloth  of  brass  or  copper,  twenty  per 
cent,  ad  valorem. 

Wire  cloth,  n.e.s.,  thirty  per  cent,  ad  val- 
orem. 

Copper  wire,  fifteen  per  cent,  ad  valorem. 

Wire  covered  with  cotton,  linen,  silk,  or 
other  material,  thirty  per  cent,  ad  valorem. 

Wire  of  brass,  ten  per  cent,  ad  valorem. 

Galvanized  iron  wire,  No.  12  gauge,  when 
imported  by  makers  of  barbed  wire  for  use 
in  their  factories,  fifteen  per  cent,  ad  val- 
orem. 

Wires  of  all  kinds,  n.e.s.,  twenty-five  per 
cent,  ad  valorem. 

Wire  rope  of  iron  or  steel,  not  otherwise 
provided  for,  twenty-five  per  cent,  ad  val- 
orem. 

Fire-arms,  twenty  per  cent,  ad  valorem. 

Manufactures,  articles  or  wares  not  speci- 
ally enumerated  or  provided  for,  composed 
wholly  or  in  part  of  iron  or  steel,  and  whether 
partly  or  wholly  manufactured,  twenty-seven 
and  a  half  per  cent,  ad  valorem. 

Bells  of  any  description,  except  for 
churches,  and  gongs,  twenty-five  per  cent, 
ad  valorem. 

Brass  and  copper  nails,  rivets  and  burrs, 
and  manufactures  of  brass  or  copper  not 
elsewhere  specified,  thirty  per  cent,  ad  val- 
orem. 

Zinc,  manufactures  of, not  elsewhere  speci- 
fied, twenty-five  per  cent,  ad  valorem. 

Babbit  meta',  ten  per  cent,  ad  valorem. 

Phosphor  bronze,  in  blocks,  bars,  sheets, 
and  wire,  ten  per  cent,  ad  valorem. 

Lead,  bars,  block  and  sheet,  sixty  cents 
per  hundred  pounds. 

Lead,  old,  scrap  and  pig,  forty  cents  per 
one  hundred  pounds. 

Lead  pipe  and  lead  shot,  four-tenths  of  a 
cent  per  pound  and  twenty-five  per  cent,  ad 
valorem. 


Lead,  manufactures,  n.e.s.,  thirty  per  cent, 
ad  valorem. 

Cans  and  packages  made  of  tin  or  other 
material,  containing  fish  of  any  kind  admitted 
free  of  duty  under  any  existing  law  or  treaty, 
not  exceeding  one  quart  in  contents,  one 
cent  and  one-half  on  each  can  or  package  ; 
and  when  exceeding  one  quart,  an  additional 
duty  of  one  cent  and  one-half  for  each  addi- 
tional quart  or  fractional  part  thereof. 

Stamped  tinware,  japanned  ware,  galva- 
nized iron  ware,  including  signs  made  from 
these  materials,  and  all  manufactures  of  tin, 
n.e.s.,  twenty-five  per  cent,  ad  valorem. 

Enamelled  iron  or  steel  ware,  including 
signs  and  letters  enamelled  on  any  metal 
or  agate  ware,  thirty-five  per  cent  ad  val- 
orem. 

Chrome  steel,  fifteen  per  cent,  ad  valorem. 

Asbestos  in  any  form  other  than  crude, 
and  all  manufactures  thereof,  twenty-five  per 
cent  ad  valorem. 

Bicycles  and  tricycles,  thirty  per  cent,  ad 
valorem. 

Fibre  ware,  kartavert,  indurated  fibre 
ware,  vulcanized  fibre  ware  and  all  articles 
of  like  material,  twenty-five  per  cent  ad 
valorem. 

Lampwicks,  twenty-five  per  cent. 

Cordage,  n.e.s.,  one  and  one  quarter  cents 
per  pound  and  ten  per  cent,  ad  valorem. 

Twine  and  cotton  cordage,  of  all  kinds, 
twenty-five  per  cent,  ad  valorem. 

Rove,  when  imported  for  the  manufacture 
of  twine  for  harvest  binders,  ten  per  cent,  ad 
valorem. 

Twine  for  harvest  binders  of  hemp,  jute, 
manilla  or  sisal,  and  of  manilla  and  sisal 
mixed,  twelve  and  a  half  per  cent,  ad  val- 
orem. 

Canvas,  and  sail  twine  of  hemp  or  flax 
when  to  be  used  for  boats'  and  ships'  sails, 
five  per  cent,  ad  valorem. 

Hammocks  and  lawn  tennis  nets  and 
other  articles  manufactured  of  twine,  n.e.s., 
thirty  per  cent,  ad  valorem. 

Sails  for  boats  and  ships,  twenty-five  per 
cent,  ad  valorem. 

Bags  or  sacks  of  hemp,  linen  or  jute,  and 
cotton  seamless  bags,  twenty  per  cent,  ad 
valorem. 

All  manufactures  of  hemp,  flax  or  jute, 
n.e.s.,  or  of  flax,  hemp  and  jute  combined, 
twenty  per  cent,  ad  valorem. 

Jute  cloth,  not  otherwise  finished  than 
bleached  or  calendered,  ten  per  cent,  ad 
valorem. 

Fireworks,  twenty-five  per  cent,  ad  val- 
orem. 

Gun,  rifle  and  pistol  cartridges,  cartridge 
cases  of  all  kinds  and  materials,  percussion 
caps  and  gun  wads  of  all  kinds,  thirty  per 
cent,  ad  valorem. 

Blasting  and  mining  powder,  two  cents 
per  pound. 

Cannon,  musket,  rifle,  gun  and  sporting 
powder  and  canister  powder,  three  cents  per 
pound. 

Nitro-glycerine,  giant  powder  and  nitre 
and  other  explosives,  four  cents  per  pound. 

FREE   LIST. 

Aluminum,  or  aluminum  sheets  and  alu- 
mina and  chloride  of  aluminum  orchloralum, 
sulphate  of  alumina  and  alum  cake. 

Anchors. 

Antimony  salts  ;  antimony,  not  ground, 
pulverized  or  otherwise  manufactured. 

Bells,  when  imported  for  the  use  of 
churches. 

Bismuth,  metallic,  in  its  natural  state. 

Brass  scrap,  and  brass  in  sheets  or  plates. 

Brass  in  bars,  rods  and  bolts,  drawn 
plain  and  fancy  tubing,  not  bent  or  other- 
(•Continued  on  page  22) 
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THE  REPAIR  SHOP. 

A  GENTLEMAN  connected  with  the 
trade  who  has  had  experience  in 
bicyc'e  repairing  makes  the  following 
comments  and  suggestions  regarding  repair- 
ing in  the  store,  which  will  be  of  interest  to 
those  who  are  studying  the  advisability  of 
running  a  repair  shop  in  connection  with 
their  business. 

Nearly  all  repair  work  on  standard  makes 
of  cycles  can  be  done  in  any  hardware  store. 
The  tin  shop  usually  has  a  man  who  takes 
pleasure  in  doing  jobs  of  this  kind.  There 
are  certain  kinds  of  work  that  should  not  be 
attempted,  however,  as  in  the  case  of  serious 
accidents  when  frames  are  broken,  although 
frames  that  are  only  sprung  can  usually  be 
made  right  by  careful  work.  Broken  frames 
should  be  sent  to  some  factory  or  repair 
shop  where  the  brazing  can  be  done  per- 
fectly. The  repairman  should  understand 
thoroughly  the  principle  of  the  bearings  in 
every  cycle  that  he  repairs  and  be 
sure  that  the  means  for  keeping  the 
cones  from  turning  are  properly  used  and 
before  letting  the  wheel  leave  his  shop.  The 
goods  to  be  carried  in  stock  for  repairs  de- 
pend entirely  upon  the  number  and  make  of 
wheels  in  use  and  amount  of  business  done 
in  this  line.  Spokes  of  such  sizes  and  styles 
as  are  most  used,  nipples,  a  few  rims,  valves, 
and  valves  and  stems  complete,  balls,  cement 
and  materials  for  repairing  all  makes  of  tires 
should  always  be  on  hand  for  immediate  use. 
A  point  that  dealers  and  repairmen  often 
lose  sight  of  is  putting  entire  new  wheels 
into  machines  that  now  have  solid  or  cushion 
tires.  There  are  thousands  of  good  wheels 
of  this  class  in  use,  and  by  putting  in  light 
wheels  with  pneumatic  tires  they  become  all 
their  owners  want  ;  and  for  such  jobs  a  good 
price  can  be  obtained.  The  old  wheels  will 
also  be  of  value  in  making  repairs  on  similar 
machines.  The  weight  can  usually  be  reduced 
about  10  pounds  by  substituting  wheels  with 
pneumatic  tires  for  the  old  ones,  and  with 
one  less  tooth  on  the  rear  sprocket  will 
usually  give  about  the  right  gear  for  the  new 
wheels,  there  bein^  about  that  difference  in 
cushion  and  pneumatic  tires.  High  priced 
wheels  should  not  be  used  for  changing  from 
cushion  to  pneumatic.  Dealers  should  never 
let  ( ustomers  impose  upon  them  by  claiming 
repairs  should  be  made  free  of  charge  when 
breakages  are  the  fault  of  riders. 


GLASS    BRUSHES. 

An  American  glass  manufacturer  has,  ac- 
cording to  an  exchange,  n6w  begun  to  make 
glass  brushes  such  as  are  used  by  china 
decorators  forburnishingthe  gilding  on  china 
after  it  comes  from  the  kiln.  These  brushes 
now  come  from  Bohemia.  They  are  mar- 
vels of  glass  spinning.  They  are  made  of 
glass  fibres  so  fine  that  they  look  like  spun 
silk.  These  fibres  are  ro'led  up  in  bundles 
about  six  inches  in  length  and  in  three  sizes 


in  diameter,  half-inch,  three-quarters,  and 
one  inch.  The  bundles  are  wound  with  cord 
to  within  about  three  quarters  of  an  inGh  of 
each  end,  each  end  being  used  as  a  brush. 
The  brushes  are  cut  square  across  the  ends, 
and  so  extremely  fine  are  the  glass  fibres 
that  in  the  face  of  the  brush  the  compact 
centre  presents  a  velvety  appearance.  The 
brushes  are  flexible  and  silky  to  the  touch. 
They  wear  away  in  use,  and  as  they  wear 
the  cord  is  cut  away  to  leave  the  end  of  suf- 
ficient length. 


GOOD  HUMOR  IN  BUSINESS, 

THERE  was  no  trait  of  our  own  inimi- 
table Franklin,  remarks  an  exchange, 
that  so  helped  to  carry  him  through 
in  whatever  station  he  was  placed  like 
his  unfailing  good  humor.  It  was  this 
which  made  him  such  a  favorite  in  the  gay 
and  fastidious  French  Court,  despite  his 
home-made  tall  stockings  and  his  home-spun 
suit.  His  strong  good  senseand  keen  talents 
made  him  respected,  but  his  good  humor 
made  him  beloved  and  sought  after  by  all 
who  delight  in  cheery  society. 

You  know  how  it  brightens  you  all  up  in 
the  store  when  the  cheery  member  of  the 
establishment  comes  in,  if  he  does  not  say 
six  words.  It  seems  good  to  have  him 
around.  You  know  there  is  sunshine  some- 
where, and  he  can  find  it  if  any  one.  There 
are  people  who  radiate  happiness  when  they 
merely  walk  along  the  street.  They  can'thelp 
it,  so  Mark  Tapley  would  think  ;  there  was 
no  merit  in  it.  But  it  does  good  just  the 
same. 

"Take  my  arm,  sir,"  said  a  cheery  voice 
to  a  poor  old  man,  trembling  to  cross  an  icy 
street.  Thankfully  the  offer  was  accepted 
and  each  went  his  way,  one  to  forget  the 
next  moment  the  small  charity  he  rendered, 
the  other  never  to  forget  the  kindly  word  and 
deed  while  life  lasts. 

It  is  not  the  "funny  man  "  who  is  the  one 
most  acceptable.  Some  latter-day  philoso- 
pher says  "the  world  tires  of  the  eternal 
grin,"  and  it  is  very  true  that  sound  happi- 
ness is  no  laughing  matter.  Good  cheer 
that  expressed  itself  in  hopeful  words  even 
in  the  darkest  times,  a  sunny-side  philoso- 
phy that  can  turn  around  a  peculiarly  trying 
experience  and  absolutely  find  some  good 
in  it,  make  up  just  the  kind  ot  friend  one  re- 
joices to  lean  on  in  his  difficulties. 

It  is  worth  while  to  cultivate  the  disposi- 
tion of  seeing  the  best  instead  of  the  worst 
side  of  everything,  if  only  on  the  score  of  per- 
sonal comfort.  I  do  not  think  perpetual  de- 
tractors are  ever  very  happy.  They  don't 
look  so,  and  they  certainly  do  not  impart 
much  to  others.  To  preserve  this  sunshine 
of  the  soul,  one  must  lead  a  temperate  life. 
Industry  and  good  health  are  powerful  allies, 
but  the  best  foundation  must  ever  he  in  a 
kindly,  loving  heart.  One  must  be  a  true 
well-wisher  of  his  fellows,  and  quick  to  see 
when  they  stand  in  need  of  his  help.  "A 
merry  heart  doeth  good  like  a  medicine," 
but  it  must  be  genuine.  One  who  affects  a 
beaming  style  is  more  likely  to  awaken  a 
feeling  of  ridicule  and  aversion. 


Roofing  and  Building  Paper 


Tarred    Felt, 
Dry  and  Tarred  Sheeting 

Building  Paper, 
2  and  3  Ply  Ready  Roofing, 
Pitch,  etc., 

In  stock  here  for  the  convenience  of  the  Trade. 

Alex.  Mc Arthur  &  Co.,  Montreal 


Western 
Representatives 


H.  D.  SIMMONS  &  CO., 

85  York  Street,  TORONTO. 

TELEPHONE    2164. 


Francis  Myde  &  Go. 


Builders 
Supplies 


5 
We  make  a  specialty  of 
Scotch  Fire  Clay 
Flint  Glazed  Sew- 
erage Pipes,  Fire 
Bricks  and  Fire 
Clay  Agricultural  Drain  Tiles, 
White  Enamelled  Bricks  andTiles 
for  walls.  Best  brands  London  Port- 
land Cement. 

STORES  AND  YARDS: 

King,  Queen  and  Wellington  Sts.,  Wlontrea 

THE  OAKVILLE 

BASKET  CO., 


Manufacturers  of 
i,  2,  3  Bushel 


Grain 


AND 


Root 

Baskets 

THE  OAKVILLE 
BASKET  CO. 


187'.)— ESTABLISHED 1879 

Essex  Handle  and  Wood-Turning  Works 


Next  In  importance  to  the 

Axe,  comes  the  Handle. 
Our  shaved  pattern  is  pronounced  bv  choppers  to  be 
just  right.  If  you  do  not  sell  them  it's  time  you  did, 
because  they  are  what  the  people  want  who  use  axes. 
If  you  do  not  get  them  from  your  wholesale  house  send 
direct  to 

GARDNER  BROS.  &  CO.. 

Manufacturers  all  kinds  of  Handles  and  Wood  Turning 
ESSEX,    ONT. 
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(Concluded  from  page  20) 

wise  manufactured,  in  lengths  not  less  than 
six  feet. 

Britannia  metal  in  pigs  and  bars. 

Celluloid,  xylonlite  or  xyolite  in  sheets,  and 
in  lumps,  blocks  or  balls  in  the  rough. 

Coal,  anthracite,  and  anthracite  coal  dust. 

Coal  tar  and  coal  pitch. 

Coke. 

Copper,  old  and  scrap,  and  copper  in  pigs, 
bars,  rods  and  bolts,  in  lengths  not  less  than 
six  feet,  copper  ingots,  sheets,  plates  and 
sheathing,  not  planished  or  coated. 

Copper  seamless  drawn  tubing. 

Copper,  precipitate  of,  crude. 

Fish  hooks,  nets  and  seines,  and  twines 
to  be  used  in  making  nets  or  seines,  and 
fishing  lines,  not  to  include  sporting  fishing 
tackle  or  hooks  with  flies  or  trawling  spoons, 
or  threads  or  twines  commonly  used  for 
sewing  or  manufacturing  purposes. 

Fire  brick-,  not  to  include  stove  linings, 
for  manufacturing  purposes. 

Flint,  flints  and  ground  flint  stones. 

Hoop  iron,  not  exceeding  three-eights  of 
an  inch  in  width  and  being  No.  25  gauge  or 
thinner,  used  for  the  manufacture  of  tubular 
rivets. 

Iron  sands  or  globules,  and  dry  putty  for 
polishing  glass  or  granite. 

Iron  or  steel  beams,  sheets,  plates, 
angles  and  knees  for  iron,  steel  or  composite 
ships  or  vessels. 

Lead,  nitrate  and  acetate  of,  not  ground. 

Manganese,  oxide  of. 

Nickel. 

Ores  of  metal  of  all  kinds. 

Pitch  (pine),  and  pine  tar  in  packages  of 
not  less  than  fifteen  gallons  each. 

Platinum  sheets  and  wire,  and  retorts, 
pans,  condensers,  tubing,  and  pipe  made  of 
platinum,  when  imported  by  manufacturers  of 
sulphuric  acid  for  use  in  their  works  in  the 
manufacture  or  concentration  of  sulphuric 
acid. 

Saddle  jiggers,  stirrups,  and  saddle-trees 
of  all  kinds. 

Scrap  iron  and  scrap  steel,  old  and  fit  only 
to  be  re-manufactured,  being  part  of  or  re- 
covered from  any  vessel  wrecked  in  waters 
subject  to  the  jurisdiction  of  Canada. 

Spelter,  in  blocks  and  pigs. 

Steel  bowls  for  cream  separators. 

Steel  for  the  manufacture  of  files,  when 
imported  by  file  manufacturers  for  use  in 
their  factories. 

Steel  No.  20  gauge  and  thinner  than  No. 
30  gauge,  to  be  used  in  the  manufacture  of 
corset  steels,  clock  springs  and  shoe  shanks; 
and  flat  wire  of  steel  of  No.  r6  gauge  or 
thinner,  to  be  used  in  the  manufacture  of 
corset  wire  and  dressedstays,  when  imported 
by  the  manufacturers  of  such  articles  for  use 
in  their  own  factories. 

Steel,  rolled  rods  of,  under  half  an  inch  in 
diameter  or  under  half  an  inch  square,  when 
imported  by  knob  or  lock  manufacturers  or 
cutlers  for  use  exclusively  in  such  manufac- 
tures in  their  own  factories. 

Steel  rails  weighing  not  less  than  forty- 
five  pounds  per  lineal  yard  for  use  in  railway 
tracks;  but  this  item  shall  not  extend  to 
rails  for  use  in  tracks  of  railways  used  or 
intended  for  private  purposes  only,  nor  shall 
it  extend  to  rails  which  are  not  used  or  in- 
tended to  be  used  in  connection  with  the 
business  of  common  carrying  of  either  goods 
or  passengers,  nor  shall  this  item  extend  to 
rails  for  use  in  the  tracks  of  street  railways 
or  tramways. 

Steel  for  saws  and  straw  cutters,  cut  to 
shape,  but  not  further  manufactured. 

Steel  valued  at  two  and  one-half  cents  per 
pound  and  upwards,  for  use  in  the  manu- 
facture of  skates. 


Steel  of  No.  12  gauge  and  thinner,  but 
not  thinner  than  No.  30  gauge  when  im- 
ported by  manufacturers  of  buckle  clasps 
and  ice  creepers  to  be  used  in  the  manufac- 
ture of  such  articles  only  in  their  own  fac- 
tories. 

Tin  crystals,  tin  strip  waste,  and  tin,  in 
blocks,  pigs,  bars  and  sheets  and  tin  plates, 
tin  foil  and  tea  lead. 

Tree  nails. 

Turpentine,  raw  or  crude. 

Ultramaiine  blue,  dry  or  in  pulp. 

Varnish,  black  and  bright  for  ships'  use. 

Wire  rigging  for  ships  and  vessels. 

Wire,  crucible  cast  steel. 

Wire  or  iron  or  steel,  No.  13  and  14  gauge, 
flattened  and  corrugated,  used  in  connection 
with  the  machine  known  as  the  wire  grip 
machine  for  the  manufacture  of  boots,  shoes 
and  leather  belting,  when  imported  by 
manufacturers  of  such  articles  to  be  used  for 
these  purposes  only  in  their  own  factories. 

Yellow  metal,  in  bolts,  bars  and  for  sheath- 
ing-. 

Zinc,  in  blocks,  pigs  and  sheets,  and  zinc 
seamless  draw  tubing. 

Zinc,  chloride,  and  sulphate  of. 

Brass  cups,  being  rough  blanks,  for  the 
manufacture  of  paper  shells  or  cartridges, 
when  imported  by  the  manufacturers  of  brass 
and  paper  shells  and  cartridges,  for  use  in 
their  own  factories. 

Brass,  iron  or  steel  rolled,  round  wire  rods 
under  three-eighths  of  an  inch  in  diameter, 
and  rolled  copper  rods  one  inch  or  under  in 
diameter,  when  imported  by  wire  manufac- 
turers for  use  in  making  wire  in  their  own 
factories. 

Crucible  sheet  steel,  eleven  to  sixteen 
gauge,  two  and  one-half  to  eighteen  inches 
wide  when  imported  by  manufacturers  of 
mower  and  reaper  knives,  for  the  manufac- 
ture of  such  knives,  in  their  own  factories. 

Copper  rollers,  for  use  in  calico  printing, 
when  imported  by  calico  printers  for  use  in 
their  factories  in  the  printing  of  calicoes  and 
for  no  other  purpose  (such  rollers  are  not  be- 
ing manufactured  in  Canada). 

Platinum  and  black  oxide  of  copper,  for 
use  in  the  manufacture  of  chloride. 

Rolled  iron  tubes  not  welded,  under  \y2 
inch  in  diameter,  angle  iron,  9  and  10  gauge, 
not  over  1  yi  inch  wide,  iron  tubing,  lacquered 
or  brass  covered,  not  over  \%  inch 
in  diameter,  all  of  which  are  to  be 
cut  to  lengths  for  the  manufacture  of 
bedsteads,  and  to  be  used  for  no  other 
purpose  ;  when  imported  for  the  manu- 
facturers of  iron  bedsteads  to  be  used 
for  these  purposes  only  in  their  own  factories, 
until  such  time  as  any  of  the  said  articles  are 
manufactured  in  Canada. 

Steel  for  the  manufacture  of  hammers, 
augers  and  auger  bits,  when  imported  by 
the  manufacturers  of  such  articles  for  use 
in  their  own  factories  only. 

Steel  of  Nos.  24  and  17  gauge,  in  sheets 
63  inches  long  and  from  18  inches  to  32 
inches  wide,  for  the  manufacture  of  tubular 
bow  sockets,  when  imported  by  the  manu- 
facturers of  such  articles  for  use  in  their  own 
factories  only. 

Steel  strip  and  flat  steel  wire  when  im- 
ported into  Canada  by  manufacturers  of 
buckthorns,  p'ain  strip  or  other  fencing,  and 
safety  barb  wire  fencing  for  use  in  their  own 
factories  in  the  manufacture  thereof. 

Steel  wire,  Bessemer  soft  drawn  spring,  of 
Nos.  10,  12  and  13  gauge  respectively,  and 
homo  steel  srring  wire  of  Nos.  11  and  12 
gauge  respectively,  when  imported  by  manu- 
facturers of  wire  mattresses  to  be  used  in 
their  own  factories  in  the  manufacture  of 
such  articles. 


BUSINESS  CHANGES. 

DIFFICULTIES,ASSIGNMENTS,COMPROMISES. 

PWILTSE  &  CO.,  general  merchants, 
Athens,  are  offering   to  compromise 
•  at  50c.  on  the  dollar. 

L.  Lacroix,  general  merchant,  Mirabel, 
Que.,  has  assigned. 

Fairgrieve  &  Co.,  hardware,  Queen  street 
west,  Toronto,  have  assigned. 

Stokes  &  Stover,  general  merchants,  Som- 
bra,  are  offering  to  compromise. 

A  meeting  of  the  cieditors  of  T.  Delage, 
hardware,  Montreal,  is  called  for  13th  inst. 

J.  McD.  Haines  has  been  appointed  cur- 
ator of  the  estate  of  D.  L.  D.  Winnell,  steam- 
fitter,  Montreal. 

R.  K.  Holland  &  Co.,  wholesale  small- 
wares,  Montreal,  are  offering  to  compromise 
at  33Kc.  cash  or  37^c.  on  time. 

David  Parker,  master  carter,  Montreal, 
has  assigned,  on  demand  of  James  Earl, 
liabilities  about  $15,000.  Principal  creditors: 
Alph.  Malletthe,  $2,000 ;  A.  Langevin, 
$2,oco  ;  James  Earl,  $2,900  ;  Arthur  Jen- 
ning,  Lachute,  $665. 

The  Thomas  McDonald  Mfg.  Co.,  Mon- 
treal has  assigned  on  demand  of  John  Wat- 
terson  ;  liabilities  about  $15,000.  Principal 
creditors  :  C.  J.  Chisholm,  $1,705  ;  T.  L. 
Clark,  $1,707  ;  rent,  etc.  (A.  C.  Ramsay  & 
Son),  $4,418  ;  judgment  for  damages,  about 
$2,000. 

Theodore  Delage,  hardware  merchant, 
Montreal,  has  assigned  on  demand  of  E. 
Tougas,  with  liabilities  of  about  $12,000. 
Principal  creditors :  P.  D.  Dods  &  Co., 
$1,774  ;  A.  Ramsay  &  Son,  $850  ;  J.  P.  Sey- 
bold  &  Son,  $700  ;  National  Wall  Co.,  $500 ; 
Succession  Jas.  D.  Gibb  (mtg.),  $750 ;  Wil- 
son &  Prentice  (mtge.),  $4,500.  A  meeting 
will  be  held  13th  inst. 
PARTNERSHIPS    FORMED    AND   DISSOLVED. 

Chisholm  &  Co.,  plumbers,  Montreal,  co- 
partnership registered;  Almira  J.  Chisholm 
only. 

Henry  and  Napoleon  B.  Simpson  have 
registered  a  partnership  in  Montreal  tocarry 
on  business  as  machinists  under  the  style  of 
Simpson  Bros. 

Eli  Ruiter  and  James  Mcintosh  have  re- 
gistered a  partnership  to  carry  on  business 
in  Freeport,  Que.,  as  founders,  under  the 
style  of  Ruiter  &  Mcintosh. 

Blouin,  Desforges  &  Latourelle,  plumbers, 
Montreal,  have  dissolved  and  a  new  part- 
nership registered  composed  of  Pierre  Des- 
forges and  Telesphore  Latourelle;  style  un- 
changed. 

SALES   MADE  AND   PENDING. 

John  McPhee,  hardware,  etc.,  Cornwall,  is 
advertising  business  for  sale. 

The  stock  of  Deslongchamps  &  Co.,  gen- 
eral store,  Montreal,  has  been  sold. 

The  stock  of  McKenzie  Bros.,  general 
merchants,  Buckingham,  Que.,  is  to  be  sold 


HARDWARE 


23 


by  auction  June  12th.  The  general  stock  of 
L.  Cadieux,  St.  Felix  de  Valois,  Que.,  is  to 
be  sold  the  day  following. 

The  stockof  the  Whitman  Sporting  Goods 
Co.,  Montreal,  has  been  sold  at  32c.  on  the 
dollar. 

CHANGES. 

F.  Charon  has  registered  proprietor  of  the 
Chambly  Woven  Fence  Wire  Co.,  St.  Hubert, 
Que. 

Joseph  W.  R.  Brunet  has  been  registered 
proprietor  of  the  Steel  Wire  Rope  Mfg.  Co., 
Montreal. 

FIRES. 

R.  H.  Pye,  general  merchant,  Tidnish, 
N.B.,  has  been  burned  out  ;  partially  in- 
sured. 

The  mill  of  the  British  Columbia  Mills 
Timber  &  Trading  Co.,  New  Westminster, 
B.C.,  has  been  burned  ;  partially  insured. 

DEATHS. 

Samuel  Downes,  of  Dunlap,  McKim  & 
Downes,  general  merchants,  Wallace,  N.S., 
is  dead. 


ELECTROLYTIC  ACTION  ON  PIPES. 

AVERY  valuable  paper  has  been  pre- 
sented by  J.  H.  Farnham  before  the 
American  Institute  of  Electrical  En- 
gineers on  the  corrosion  of  water  and  gas 
pipes  through  the  electrical  currents  of  trol- 
ley lines.  He  summarizes  his  conclusion  as 
follows  : 

1.  All  single  trolley  railways  employing 
the  rails  as  a  portion  of  the  circuit  cause 
electrolytic  action  and  consequent  corrosion 
of  pipes  in  their  immediate  vicinity,  unless 
special  provision  is  made  to  prevent  it. 

2.  A  fraction  of  a  volt  difference  of  po- 
tential between  pipes  and  the  damp  earth 
surrounding  them  is  sufficient  to  induce  the 
action. 

3.  Bonding  of  rails  or  providing  a  metallic 
return  conductor  equal  in  sectional  area  and 
conductivity  to  the  outgoing  wiies  is  in- 
sufficient to  wholly  prevent  damage  to  pipes. 

4.  Insulating  pipes  sufficiently  to  prevent 
the  trouble  is  impracticable. 

5.  Breaking  the  metallic  continuity  of 
pipes  at  sufficiently  frequent  intervals  is  im- 
practicable. 

6.  It  is  advisable  to  connect  the  positive 
pole  of  the  dynamo  to  the  trolley  lines. 

7.  A  large  conductor  extending  from  the 
grounded  side  of  the  dynamo  entirely  through 
the  danger  territory,  and  connected  at  every 
few  hundred  feet  to  such  pipes  as  are  in 
danger,  will  usually  insure  their  protection. 

8.  It  is  better  to  use  a  separate  conductor 
for  each  set  of  pipes  to  be  protected. 

g.  Connection  only  at  the  power  station 
to  water  or  gas  pipes  will  not  insure  their 
safety. 

10.  Connection  between  the  pipes  and  rail 
or  rail  return  wires  outside  the  danger  dis- 
trict should  be  carefully  avoided. 

11.  Frequent  voltage  measurements  be- 
tween pipes  and  earth  should  be  obtained, 
and  such  changes  in  return  conductors  made 
as  the  measurement  indicates. 


TORONTO  PICKET 
WIRE  FENCE  CO. 

221  River  St.,  Toronto 


Picket  and  Woven 


Fencing*™ 
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li*  Hi  lulu  Hi  ■>.■.' 
Send  for  New  List 


Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of  Hot   Pressed 
Nuts,  Square  and  Hexagon 


T  H  K 

Eureka   Refrigerator, 

PATENT. 
Manufactured  by  the 

Eureka  Refrigerator 

Co.,  of  Toronto. 

54  Noble  St. 

Wilbert  Hooey 

Manager 

This  cut  shows  our  grocer 
refrigerator  in  three  sizes. 

We  also  keep  in  stock  a 
large  assortment  for  family 
use. 

Send  for  Catalogue. 


The  Houghton 
Patent  Key 
Lock  Wrench 


Combines  strength,  simplicity  and  durability,  and  is  unequalled  for  ease  and  rapidity  of  adjust- 
ment.    Manufactured  in  all  sizes  by  THE  PAKIS  TOOL  MFG.  CO.,  LTD.,  PARIS,  ONT. 


Make  New  Customers 


and  please  .  . 
your  old  ones 


BY    HANDLING 


Work  easier,  cut  better 
and  wear  twice  as  long 
as  any  others.     .    .    . 
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Clauss  Scissors' 


CLAUSS  SHEAR  CO., 


TORONTO. 
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Allan  Line 

ROYAL  MAIL  STEAMSHIPS 

Liverpool,  Londonderry,  and  Montreal  Mail  Service 


STEAMSHIPS. 

From 
Montreal. 

From 
Quebec. 

SARDINIAN 

9      " 

16      " 
?3       " 
30      " 
7  July 
14     " 

10  June 

*LAURENTIAN 

24  June 
1  July 

MONGOLIAN 

*NUMIDIAN 

SARDINIAN 

15  July 

And  weekly 

thereafter. 

The  Steamers  of  this  service  carry  all  classes  of  passengers.  The  Saloons  and  Staterooms  are  in  the 
central  part  where  least  motion  is  felt.  Electricity  is  used  for  lighting  the  ships  throughout,  the  lights  being  at  the 
command  of  the  passengers  at  any  hour  of  the  night.  Music  rooms  and  Smoking  room  on  the  promenade  deck. 
The  Saloons  and  Staterooms  are  heated  by  steam.  Steamers  are  despatched  from  Montreal  at  daylight  on  the  day 
of  sailing,  and  sail  from  Quebec  at  9  a.m.  on  Sundays.  Steamers  with  a  *  will  not  stop  at  Quebec,  Rimouski,  or 
Londonderry.  RATES  OF  PA8SAGE:— Cabin,  $50  and  upwards,  according  to  location  of  Stateroom  and  number 
of  persons  occupying  same;  all  having  equal  privileges  elsewhere.  Second  Cabin,  $30  single,  $60  return. 
Steerage  to  or  from  Liverpool,  London,  Glasgow,  Belfast,  or  Londonderry,  $24.  Steerage  passengers  are  provided 
with  bedding  and  every  requisite  for  the  voyage  without  extra  charge. 

H.  &  A.  ALLAN,  Gen.  Agents,  Montreal,  or  H.  C.  BOURLIER,  1  King  St.,  Toronto 
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POINTS  FOR  YOUNG  MEN. 

ROM  a  letter  once  written  to  his  son 
by  Mr.  Beecher,  an  exchange  takes 
the  following  wise  hints  for  all  young 


You  must  not  go  into  debt.  Avoid  debts 
as  you  would  the  devil.  Make  it  a  funda- 
mental rule  :     No  debt,  cash  or  nothing. 

Make  few  promises.  Religiously  observe 
the  smallest  promise.  A  man  who  means  to 
keep  his  promises  cannot  afford  to  make 
many. 

Be  scrupulously  careful  in  all  statements. 
Accuracy  and  peifect  frankness,  no  guess- 
work.    Either  nothing  or  accurate  truth. 

When  working  for  others,  sink  yourself 
out  of  sight,  seek  their  interest.  Make  your- 
self necessary  to  those  who  employ  ycu,  by 
industry,  fidelty,  and  scrupulous  integrity. 
Selfishness  is  fatal. 

Hold  yourself  responsible  for  a  higher 
standard  than  anybody  else  expects  of  you. 
Demand  more  of  yourself  than  anybody  ex- 
pects of  you.  Keep  your  own  standard  high. 
Never  excuse  yourself  to  yourself.  Never 
pity  yourself.  Be  a  hard  master  to  yourself, 
but  be  lenient  to  everybody  else. 

Concentrate  your  force  on  your  own  busi- 
ness ;  do  not  turn  off.  Be  constant,  stead- 
fast, persevering. 

The  art  of  making  one's  fortune  is  to 
spend  nothing  ;  in  this  country  any  intelli- 
gent and  industrious  young  man  may  become 
rich  if  he  stops  all  leaks  and  is  not  in  a 
hurry.     Do  not  make  haste,  be  patient. 

Do  not  speculate  or  gamble.  Steady, 
patient  industry  is  both  the  suiest  and  the 
safest  way.  Greediness  and  haste  are  two 
devils  that  destroy  thousands  every  year. 


DID  YOU  LOCK  THE  DOOR  ? 

DID  you  ever  stop,  as  you  had  reached 
your  own  gate,  and  try  to  recall  if 
you  had  locked  the  store  door  ?  says 
Iron  Age.  The  city  merchant,  who  never 
locks  his  door,  cannot  understand  this  ques- 
tion as  we  do  who  often  are  the  last  out  of 
our  stores  at  night. 

The  process  of  thought  is  always  the  same. 
From  some  corner  in  the  laboratory  of  the 
brain,  apropos  of  nothing  whatever,  the 
question  is  suddenly  shot  at  you  :  Did  you 
lock  the  store  door  ? 

You  remember  distinctly  closing  the  safe; 
bolting  the  back  doors  ;  fastening  the  shut- 
ters ;  turning  out  the  lights,  except  the  one 
you  leave  lit  all  night  ;  going  out  the  door 
and  closing  it  ;  but  there  you  are  at  a  stand- 
still. You  went  in  and  out  that  door  a  great 
many  times  during  the  day,  but  whether  you 
locked  it  this  time  or  not  you  cannot  recall. 
If  you  did,  it  is  as  effectually  brushed  from 
your  memory  as  if  it  was  not. 

Then  you  begin  to  reason  :  Of  course  you 
locked  it ;  you  must  have  done  so.  You 
could  not  go  away  without  locking  it.  Hold 
on  !  you  once  did  do  that  very  thing.     Just 


once  from  the  thousand  times  that  you  never 
missed.  Perhaps  this  is  the  next  time.  But 
no  ;  you  don't  believe  you  omitted  it  to- 
night. You  are  sure  you  locked  that  door, 
and  you  are  going  to  drop  it  out  of  your 
mind  and  trust  to  luck.     So  you  go  home. 

You  find,  however,  that  you  cannot  dis- 
miss the  question.  It  comes  before  you  as 
you  read  your  evening  paper.  It  intrudes 
itself  between  you  and  your  family.  It  de- 
stroys the  story  in  which  you  were  so  much 
interested  the  previous  evening,  which  you 
expected  to  finish  with  greater  pleasure  to- 
night. In  the  middle  of  the  most  touching 
passage  you  find  yourself  asking  again,  did  I 
lock  the  store  door  ? 

At  last,  just  as  your  wife,  for  the  third 
time,  has  reminded  you  that  you  are  sitting 
up  very  late,  you  clinch  your  teeth  and  say 
you  will  not  stand  it  a  moment  longer  ;  you 
will  go  back  to  the  store  and  see  if  the  door 
was  locked,  otherwise  you  will  be  tortured 
by  the  doubt  all  night. 

So  you  catch  a  car  if  you  can,  or  you  tramp 
back  to  the  store,  and  you  grasp  the  latch, 
hoping  that  you  will  find  the  door  unlocked, 
for  then  you  will  have  more  respect  for  your- 
self in  making  this  trip. 

But  of  course  the  door  is  locked.  No 
man  ever  went  back  on  such  an  errand  and 
found  it  otherwise.  He  calls  himself  several 
very  derogatory  names,  hurries  home  as  fast 
as  he  can,  goes  to  bed  and  sleeps  all  the 
better  lor  his  trip. 

Does  this  cure  him  of  doubting  about  the 
same  thing  when  again  it  comes  into  his 
mind  ?  By  no  means.  You  and  I  know 
that  previous  experience  counts  for  nothing. 
We  pass  through  the  same  questioning 
to  the  same  end,  always  to  find  the  same 
answer  :     We  had  locked  the  door. 

But  one  night  we  were  so  mightily  dis- 
gusted with  ourselves  for  permitting  the 
doubt  to  enter  our  mind  that  we  sturdily  re- 
fuse to  be  led  back  to  the  store,  and  we  com- 
pel ourselves  to  sleep.  And  this  proves  to 
be  the  one  night  that  we  did  not  lock  the 
door,  and  we  are  either  robbed,  or,  what  is 
often  much  worse  to  bear,  the  clerks  dis- 
cover we  are  not  the  pattern  of  perfection  we 
have  aimed  to  be  considered. 


A  REMARKABLE  KEY. 

The  ancient  church  of  Bromley,  in  Kent, 
once  had  perhaps  the  most  remarkable  lock 
and  key  on  record.  The  lock,  believed  to 
be  of  English  make,  was  of  equal  age  with 
the  door,  and  dated  from  the  fourteenth 
century.  It  was  a  stock  lock,  2  feet  6  inches 
in  length,  7^  inches  wide,  and  5  inches 
thick.  The  bolt  was  one  inch  wide  and  1% 
inch  thick,  and,  on  the  application  of  the 
remarkably  rude  and  heavy  key,  shot  out 
two  inches.  Except  for  its  size  and  clumsy 
look,  it  is  unlike  most  of  the  English  made 
keys  of  the  same  period.  One  striking 
peculiarity  of  it  is  that  the  key  barrel,  which 
in  modern  articles  is  always  round,  is  of  oval 
shape. 


PROCRASTINATION. 

BUSINESS  and  manufacturing  houses, 
like  men,  have  their  characteristics, 
their  vices  and  their  virtues,  remarks 
Metal  Worker.  Generally  these  can  be 
traced  to  the  managing  man  and  his  charac- 
ter found  reflected  in  all  the  actions  of  the 
concern  as  a  corporate  body.  But  frequently, 
through  years  of  continuance  in  certain 
methods  and  customs,  the  entire  establish- 
ment becomes  saturated  with  the  spirit  of 
him  who  governs,  and  remains  so  long  after 
his  departure,  notwithstanding  the  earnest 
efforts  of  his  successors  to  turn  it  from 
its  course.  Procrastination,  that  everlast- 
ing habit  of  putting  off  things  until 
some  other  time,  whereby  everything  is 
always  just  so  far  behind,  stands  out 
as  prominent  in  many  a  concern  as  it 
dois  in  a  multitude  of  men.  The  delay 
of  the  cobbler  and  the  tailor  we  somehow 
take  as  a  matter  of  course,  but  the  other- 
wise reputable  concern  that  delays  and  ex- 
asperates us  in  the  greater  things  of  life  we 
frequently  set  down  as  unworthy  of  confi- 
dence and  our  further  patronage.  The 
strange  thins  about  procrastination  is  that 
it  seems  only  necessary  to  catch  up  once  for 
all  and  then  orders  would  continue  there- 
after to  be  filled  on  time.  But  the  habit 
once  formed  is  not  so  easily  conquered,  and 
the  concern  is  soon  back  in  the  old  rut 
again.  Some  managers  appear  to  work  on 
the  principle  that  it  is  best  to  be  just  a  little 
behind  time,  so  that  there  may  be  urgent 
cause  for  rushing  the  men  and  thereby 
getting  more  work  out  of  them.  It  takes 
but  a  short  time  and  a  very  moderate 
intellect  to  see  through  the  game,  how- 
ever, and  therefore  the  workman's  ac- 
tions are  governed  accordingly.  The 
waste  of  material  through  haste,  the  poorer 
resulting  workmanship,  the  additional  cost 
of  explanatory  letters  and  telegrams  or  the 
time  spent  in  making  personal  apologies  for 
delay,  go  far  to  show  the  disastrous  financial 
effects  of  procrastination.  The  habit  will  be 
hard  to  break  and  rules  will  be  difficult  to 
follow,  but  success  will  attend  only  when  : 
1.  No  promises  are  made  that  cannot  be  ful- 
filled. 2.  A  sufficient  stock  of  material  is 
kept  on  hand  or  the  same  is  ordered  promptly 
enough  to  cause  no  delay  for  lack  of  it.  3. 
One  thing  at  a  time  is  completely  finished, 
instead  of  dropping  one  job  to  take  up 
another,  because  of  the  importunity  of  a 
customer.  4  A  thing  is  put  out  of  sight  as 
soon  as  it  is  completed.  And  finally  by  such 
careful  planning  of  the  work  no  time  is  lost  ; 
jobs  are  started  in  time  to  be  completed  at 
the  desired  date  and  a  man's  abilities  are  al- 
ways utilized  to  the  best  advantage. 


"  Hit  doan' pay," said  Uncle  Eben,"to  lose 
yoh  tempuh  ;  good  natur'  am  a  gre't  blessin' 
to  a  community.  But  dah  am  'casions  when 
er  man  has  ter  git  mad  or  be  a  hypocrite." — 
Washington  Star. 
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DowSWell  BRoS. 

HAMILTON,  ONTARIO 

MANUFACTURERS    OF 

Clothes  Wringers,  Mangles, 
Churns,  Washing  Machines, 
and  Household  Specialties 


Prices  are  low  but  you  will  find 
our  goods  first-class.  Send  for 
Catalogue 


Eastern  Agents 


I.  L. 


&  SON,  -  Montreal 
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RAMSAY'S 

PURE 
WHITE  LEAD 


Parmehter  «  Bulloch 


Manufacturers  of 


Rivets,  Burrs,  Wire  Nails 

Of  every  Description 

Carpenters'  Braces,  and  other  Hardware  lines. 

SPECIALTIES  : 

Tubular,  and  Bifurcated  or  Slotted  Rivets,  I  acing 
Studs,  Rubber  Arctic  and  Leather  Shoe  Buckles,  and 
Shoe  Braces.  Write  for  Illustrated  Catalogue  and 
Price  List. 

Head  Office  and  Works:  GANANOQUE,  ONI. 

BRANCH   WAREHOUSE: 

32  and  34  St.  Dizor  St.,  Montreal 

ADAM   HOPE 
&  CO., 


Offer  for  Sale 


HAMILTON 


"Pioneer"  and  "Sloss" 

PIG   IRON 

These  are  fine  foundry  irons,  being  strong 

and  large  scrap  carriers. 
Also  all  the  well-known 

Scotch  Brands, 

Broken  Car  Wheels, 
and  Railway  Cast  Scrap. 


HE  WAS  THE  RIGHT  MAN. 

AH ARDWARE  firm,  says  Ironmonger, 
whoadvertised  for  abookkeeper  togo 
out  to  Africa,  received,  amongst  the 
numerous  applications,  the  following  amus 
ing  letter,  written  in  blacklead  : — 

London  S.  W. 
Dear  Sir, — Having  noticed  your  adver- 
tisement in  the  London  Telegraph.  I  offer 
myself  to  you  to  go  to  Africa  to  keep  your 
Book.  I  have  no  encumbrency,  therefore  i 
can  start  at  once.  You  require  to  be  careful 
who  you  fix  on.  I  am  a  man  of  my  word, 
and  i  can  be  depended  on.  I  am  a  Scotch- 
man, or,  to  be  more  correct,  a  Scotch  High- 
lander, a  native  of  the  Island  of  Arran, 
Buteshire,  i  am  between  thirty  and  forty 
years  of  age,  A  shipwright  by  trade,  but  i 
don't  care  about  it,  i  prefer  the  Pen.  I  have 
been  blessed  with  a  good  mother,  and 
thanks  be  to  the  giver  of  all  good.  He  has 
kept  me  from  drink  from  childhood  till  now. 
I  am  a  total  abstainer  and  non-Smoker. 
The  right  man  for  such  a  post  is  a  respect- 
able, sober,  honest,  upright,  and  absolutely 
trustworthy  man.  You  will  find  me  the 
right  man  for  you  should  you  fix  on  me.  I 
will  expect  you  to  deal  faithfully  with  me, 
and  give  me  encouragement  and  every 
assistance.  I  have  now  been  in  London 
some  time,  therefore  i  am  well  known,  so 
that  i  can  give  you  any  amount  of  references, 
also  Police  references.  Although  i  am 
willing  to  go  out,  still  i  will  not  go  if  the 
climate  is  such  as  to  put  me  into  an  early 
grave.  You  must  also  promise  me  to  deal 
faithfully  with  me,  and  to  attend  to  my 
comfort,  should  you  do  so  all  is  well,  i  will 
do  my  duty.  Should  you  decide  on  me,  and 
you  want  me  to  start  at  once,  you  will  have  to 
send  me  suitable  clothing  and  also  money, 
as  i  have  neither  the  one  nor  the  other,  as  i 
am  out  of  work  at  present,  but  no  debt  to 
pay.  give  me  every  particular,  such  as 
lodgings,  how  far  is  the  grocers  and  butchers 
shop  away,  his  there  coals  to  be  got,  drink- 
ing water,  milk,  is  there  any  churches,  his 
the  people  savages  or  civelized,  can  you 
carry  a  revolver  or  sword  on  your  person,  is 
Sabbath  day  observed  there,  in  hopes  to 
here  from  you,  etc. 

It  is  needless  to  say  that  the  firm  are  not 
likely  to  be  represented  by  the  applicant, 
who  in  one  line  asks  if  the  Sabbath  is  ob- 
served, and  in  the  next  is  anxious  to  know 
if  he  can  go  about  with  a  revolver  and 
sword  on  his  person. 


THE  FREEMAN  FAILURE. 

A  meeting  of  the  creditors  of  W.  A.  Free- 
man, coal  merchant,  James  street  north, 
Hamilton,  was  held  Tuesday.  The  state- 
ment of  affairs  showed  that  the  liabilities  are 
$63,421.41,  made  up  of  $42,784.41  ordinary 
liabilities,  $20,000  indirect  liabilities  and$637 
preferred  liabilities.  The  largest  creditors 
are  the  Bank  of  Hamilton,  Traders'  Bank, 
Toronto,  and  the  Bank  of  Toronto.  The 
assets  are  estimated  at  $51,063.71,  consisting 
of  $12,188.40  stock  on  hand,  $7,605.51  mis- 
cellaneous, $20,611.61  machinery,  $9,705.50 
book  accounts,  and  $952.69  real  estate,  over 
and  above  encumbrances.  The  James  street 
property  and  the  fertilizing  works  are  valued 
at  $23,100.  Upon  them  are  a  first  mortgage 
for  $i7,oooand  a  second  mortgage  of  $10,000. 
The  bad  debts  are  estimated  at  $22  75°- 


BERGER  BROS. 


Tinners'  Hardware 
and   Roofers'  Supplies! 


The  best  Eave  Trough  Hangers  and  Pipe  Fasteners 
on  earth.  Berger's  Long  Eave  Gutter,  Pipe  Hooks  and 
Fasteners  of  every  description.  Also  Ridging,  Crest- 
ings,  Finals,  Registers  and  Ventilators.  Don't  buy  un- 
til you  have  our  price.     Samples  and  catalogue  free. 
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Canada  Iron  Furnace  Co,,  Ltd. 

Manufacturers  of 

CHARCOAL  PIC   IRON 

MONTREAL. 

brand  "C.  I.  F."  THREE  RIVERS 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO.  E,  DRUMMOND, 

Managing  Director  and  Treasurer 

REST  YOUR  EYES 


AU  oculists  and  practical  scientists 
in  general  agree  that  it  is  a  good 
thing  to  rest  the  eyes  occasionally 
during  the  day  by  looking  at  a 
GREEN  DISC  for  20  seconds,  at 
intervals  of  2  to  3  hours.  Drop  us 
a  postal  and  we  will  mail  you  a 
GREEN  DISC. 


JOHN  LOGAS  &  CO. 


Paint  Manufacturers.  Chicago 


Philadelphia 
New  York 


Pearl  Steel  Ware 
Chocolate  Steel  Ware 
White  Steel  Ware 


Lead  for  fine  quality. 


H.  BOKER, 


Manufacturer. 
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HARDWARE. 


TELEPHONE    1780. 


J.  H.  FARR  &  CO.  BMooF  fine  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,  Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 

8  to   16    MORSE    STREET,        -         -        TORONTO,     ONT. 


For  Iron  Fencing, 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


r0^oRATE  „       JOSEPH  RODGERS  &  SONS, «— ■ 

*^T^A  MANUFACTURERS   OP 

^P  Pocket  and  Table  Cutlery,  Scissors,  Razors,  Erasers,  Etc. 

These    goods    have    fully    maintained    their    reputation    as    the    best    cutlery    in    the    world    for   over 

ONE    HUNDRED  AND  FIFTY  YEARS. 

Any  Infringements  of  our  Name  and  Corporate  Mark  will  be  promptly  prosecuted. 


bole  Agents  for  Canada, 


JAMES  HUTTON  &  CO., 


Montreal 


CURRENT    MARKET    QUOTATIONS 


METALS. 


Tin. 

Liamb  and  Flag- 

56  and  28  lb  ingots,  per  lb  ..20,   21 

Straits "     ••••  20-    21 

Tin  Plates—  Charcoa I  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per*!0* 

I.C.,  usual  sizes to  50  $5  75 

TX             "           6  75    7  00 

l\x'_X.,       "           8  00   X  25 

Raven  &P.D.  Grades— 

I.C..  usual  sizes p  75    4  uu 

r  y             •«            4  75    5  00 

Jv't          "            5  75    6  00 

TXXX       "             6  75     7  00 

D.C.,12ixl7         3  50    3  75 

n  x                      4  50    4  75 

DXX.'"  *V           4  75    5  00 

Note. -Other  brands  might  be  shaded 

by  25c.  per  box. 

Coke  Plates— Bright 

Bessemer  Steel- 

I.C.,  usual  sizes   3  *>    6  ou 

I.C.,  special  sizes 3  60    3  75 

Charcoal  Plates— Tame. 

Dean  or  J.G.  Grade— 

I  C  20  x  28,  112  sheets  . .     6  75    7  00 

LX.TerneTin 8  75    9  00 

Old  process  I.C. w  «' 

i«  »i      I.  X lo  w. 

Charcoal  Tin  Boiler  Plates. 

Cooklev  Grade-  Per  lb. 

•      X.X.".  14x56,  50  sheet  bxs  ) 

14x60,  "  >  6c,    6}c 

Hx65,  ) 

Tinned  Plates 

72x30  up  to  24  gauge 6J    6J 

26        ,r    6|    7 

28         "     7i     7J 

Iron  and  Steel. 

Base  Price 

Common  Bar,  per  100  lb    ..  $185  190 

Refined      "  "  ••     2  35  2  65 

HorseShoe"  "  ..2  60  2  75 

Band  "  ,  *  *° 

Hoop  ••    ;•„!  \f, 

Swedish         "  '•  ■■     *  °°  <  " 

leigh  Shoe  Steel 2  50 


Tire  Steel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb   0  10    0  14 

Russian  Sheet       "       0  10J  0  11 

Tank  Platesl-5  and  thicker  2  00    2  25 

Boiler  Rivets 4  50    5  00 

Boiler  Tubes. 

i-inoh    lOJc 

-inch  134 

Steel  Boiler  Plate. 

t  inch  82  45 

16    "      2  35 

j£      •'     ndthioker  2  25 

Sheet  Iron, 

8  to  20  gauge  2  50 

22  to  24      "  2  35 

26                "  S  45 

28               "  8  65 


Canada  Plates. 

Alldull 2  50 

J  polished 2  55 

All  Blight  

Iron  Pipe. 

Wrought  67J  to  70  and  10  p.c. 
Galvanized,  45  to  50  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  57*  p.c. 


2  55 
2  60 
2  85 


Galvanized  Iron 

i. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb  . 

....  44,4} 

4} 

h 

28     " 

....  5, 

Si 

Gordon  Crown — 

16  to  24  gauge,  per  lb  . 

4} 

8 

26  gauge,              " 

28      " 

4} 

b 

Note—  Cheaper  grades 

about    i  cen 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  pel 

lb. 

....6    6  3-5 

'<         5-16  "           " 

-.•a 

44 

%      " 

:::::  I 

4« 

7-16  "             ' 

4 

V4     " 

....  38 

33 

%    " 

n 

3 

X      " 

...2  4-5 

n 

Trace,  per  doz.  pairs    .. 

...$3  ( 

yu 

German  coil,  per  100  ft 

1  65  ,2  70 

Jack  chain,  iron,  single, 

per 

0  13    0  6C 

Jack  chain,  double,  per 

doz 

0  15     . 

Jack  chain,  brass,  single, 

per 

0  20    1 

10 

Copper — Ingot. 

English  B.  S  ton  lots  0  104  0  11 

Lake  Superior  0  104  0  11 

Bolt  or  Bar. 

Cut  lengths,  round,  4  to  Jin.  $0  20  $0  22 
"  round  &  square 

1  to  2  in 0  19    0  21 

Vote— Complete,  lengths  abou    If  teen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

Dntinned,  14  oz,  and  light, 
16  oz,  14x48  and  14x60 $0  15    0  16 

TJntinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  16    0  17 

Note — Extra  for  tinning,   2  cents  per 

pound,  and  tinning  and  half  planishing 

3  cents  per  pound. 

Planished  and  tinned,   14 x 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 

4x6ft,25to30  1bea,perlb..  0  18    0  19 
"        35  to  45      "  "        ..  0  16    0  17 

"       50  lb  and  above  per  lb  0  15    0  15J 
Boiler  dt  T.  K.  Pitts. 

Plain  Tinned   per  lb 0  19 

Spun  "         0  21 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  18  0  20 

27  to  30     "      ..  0  20  0  21 

"       30andup 0  23  0  26 

Sheets,  hard-rolled  2x4  ft. ..  0  21  0  23 

Zinc  Spelter. 

Foreign,  per  lb 0  041  0  04} 

Domestic    "     0  04$  0  044 

Zinc  Sheet. 

5  cwt  casks 0  05    0  05} 

Part  casks 0  05}  0  054 

Lead. 

Imported  Pig.  per  lb 0  2}    0  02| 

Domestic  "      0  02} 

Bar,  1  pound 0  944 

Sheets,  24  lbs,  sq.  ft,  by  roll  0  044  0  04} 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  041  0  044 

Note — Out  sheets  half  cent  per  lb  ex- 
tra, ripe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  par  lb  and  30  p.c. 
discount. 


Note— Cut  lengths,  net  price  ton  lots 
30  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  74c. 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  14    0  15 

Standard  0  13    0  14 

Wire 0  17    0  19 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb  $0  101  0  11 

Other  makes"    0    94  0  10 

White  Lead. 

Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  cwt     44  4  75 

No.  1  Do "  4  50 

No.  2  Do "  4  25 

No.3  Do "  4  00 

Prepared  Paints. 

(In  },  4  and  1  gallon  tins.) 

Pure,    per  gallon $105 

2nd  qualities    "     0  90 

Barn(inbbls)  0  80      0  90 

Colors  in  Oil. 

(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green   0  09 

Chrome    "        0  08 

French  Imperial  Green 0  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwtl  35  1  40 
"      (J.F.L.S.)"        "  2  75 

"  •  "  Royal  "  "  1  10  1  15 
Venetian  Red,  (best)  "  "  1  80  1  90 
English  Oxides  per  cwt  3  00  3  25 
American      "     I      „       ■■  1  ok  1  on 

Canadian    "J  1  25  1  90 

Paris  Green,  per  lb  0  124    0  15 

Burnt  Sienna,  pure,  per  lb  0  O84 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  .Black  "      0  09 

Chrome  Yellows  "      0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greens  "      0  12 

Golden  Ochre  0  03} 


HARDWARE 
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Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  6!) 

Extra         '  "        0  90 

Brown  Japan  "        0  65 

Brown  Japan,  Turpentine  p.  gal.  0  85 
No.  1  Carriage  ■'        1  SO 

Gold  Size  Japan       per  gal.  1  00    1  20 
Pure  Orange  Shellac       "       1  95    2  05 

Hard  Oil  Finish       130 

Oil  Shellac 1  40 

White  Shellac 2  25 

Linseed  Oil  (in  bbls) 

Raw,    per  gal 0  53i 

Boiled        "       0  56J 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal    0  41    0  42 

Castor  Oil. 

Best,  perlb 0  06§  0  07 

Cod  Oil. 

Cod  Oil,  per  gal 0  50    0  51 

Glue  ( in  bbls) 

Common,  o  07}  0  08 

French  medal 0  09i  0  C9J 

Cabinet,  sheet..  0  11    0  12 

White.extra  0  16    0  18 

Gelatine   0  20    0  30 

Strip   0  16    0  18 

Coopers    0  19    0  20 

A  1  clear  0  09 


Axle  Grease. 

lJer  gross  7  00  13  00 

Bath  Tubs. 

Zinc  discount 4  00    4  50 

Copper,  discount,   40  and  10  to  40  pc. 

oH  Ltovised  list. 
Steel  Clad  20  p.o.  dis. 

Bells—  Band, 
Brass,  60    to  663. 
Nickel  50  and  10  to  60  p.c 
Door, 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 
Cow. 
American  make,  discoun  t  60,  60  and  Portland,  car  load  lots  — 


Carpet  Sweepers. 

Bissell,  per  doz 22  50 

World  '  21  75 

Daisy,  " 24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "       30  00    33  00 

Cartridges — See  Ammunition  . 
Castors. 
Bed,  new   list,  dis.  50pc.  )  to  50  and  5 
Place  dis.50pc,  5     percent. 

Cattle  Leaders, 

No  31  and  32,  per  gross 8  50  1125 

Cement. 


2  00    5  00 


0  40 


Thorold 

Queenston       "  

Napanee  "  

Chalk. 

Carpenters'  Colored,  per 

gross  0  45 

White,  lump,  per  owt   0  60 

Red 0  05 

Crayon,  p8r  gross    0  14 

Chisels — Socket,  Framing  and  Firmer 
discount   35,40  percent  American, dis  70  per  cent . 

Belting. 

'      4  00 


10  per  cent 
Canadian,  dis  45  and  50  pc 

Farm. 
American, eacn 

House, 
American,  per  lb 0  35 


Bellows. 

Hand,  per  doz  3  35    4  75 

Moulders'    "      7  50  10  00 

Blacksmiths 


■I 

7ii 

1 

10 

1 

10 

1 

10 

0 

75 

0 

66 

0 

06 

0 

18 

Glass. 

—  Window. 

Box 

Price. 

Double 

St 

a,r. 

Diamond 

Size 

Per 

Per 

Per       Per 

United 

50  ft 

100  ft. 

50  ft.  100ft. 

i  nches 

16  to  25 

1  20-25 

2  40 

175      .... 

26  to  40 

1  40 

2  70 

2  00       .... 

41  to  50 

3  10 

....       4  50 

57  to  60 

3  40 

....       5  00 

61to70 

3  70 

....       5  50 

71  to  80 

4  10 

....       6  25 

81  to  85 

4  50 

....       7  00 

86  to  90 

....       8  00 

91  to  95 

....       9  CO 

96  to  100 

....     10  00 

Pilkington. 
[Discount  10  p.c.  off  for  box  lots,  and 
10  and  5  for  10-box  lots.] 
Ordinary. 

st  break $3  65 

3  90 

i  60 

4  95 

5  40 

5  90 

0  50 


Agricultural,  50  per  cent. 

No.  1,  leather,  dis.  40  &  5  per  cent. 


Liquid  GJue-F.  LePage's,  dis.  20  to    B   8t  ditt      30  t'()  33j  percent 
25  per  ct.  off  list;  Munn's,  dis.  25  to  30  '  '  '* 

Bench  Stops. 


per  cent,  off  list. 


6  00 


Per  doz 5  00 

Bits— Auger. 

Gilmour's  dis  60  per  cent. 
Excelsior,  discount  60percei.ii. 
Rockford  Common,  65  to  65  and  5  p.c. 

"       Perfection,  50  and  10  per  c. 
Jenmng's  Gen,  net  list  to  5  p.  cent  dis 

Car. 
Gilmcur's,  47£  to  50  purest 

Expansive 
Clark's,  15  per  cent. 
Excelsior,  10  percent. 
Gimlet 

Clark's,  per  doz 0  65 

Diamond,  Shell  "       100 

Nail  and  Spike,  per  gross    2  25 

Blacking,  (Catchpole's). 

No.l,  Egyptian  Blacking 9  00 

"    2,  ^'  "  4  50 

Blind  Rollers. 

Annex     per  doz.     1  25  1  75 

Mascot    "  1  35  1  85 

Erminie  "  1  12  1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 

Carriage,  dis,  70. 

Tire,  dis   60  to  60  and  10  per  cent 

Stove,  dis., 60  and  10  p.c. 


0  90 

1  50 
5  20 


HARDWARE. 

A  in  in  unit  ion — Cartridges. 
B.  B.  Caps,  50  and  5  per  cent. 
Rim  Fire  Pistol,  dis.40to  45  p.c.  Anier. 
Rim  Fire  Cartridges,  Dom.  50  &  5  p.c. 
Rim  Fire,  Military,  net  list,  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  pistol  sizes, 

Dom.  30  per  cent. 
Central    Fire    Cartridges,    sporting 

and  military,  15  and  5  per  cent. 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.     B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded  and    empty  Shells,  "Trap" 

and  "  Dominion  ' '  grade, 25  p.c 
Shot. 
Canadian,  common,  15  per  cent. 
Brass  Shot  Shells,  55  and  10  p   c. 
Primers,  30  per  cent. 

Wads. — Baldwin's. 

per  lb 
Best  thick  white  felt  wadding, 

in  Jib.  bags 1  00 

Best  thick  brown   or  grey  felt 

wads,  in  Jib.  bags 0  70 

Best  thick  white  card  wads,   in 

boxes   of   500    each,    12   and 

smaller   gauges 0  99 

Best  thick  white  card   wads,  in 

boxes  of  500  each,  10  gauge 0  35    Elevator,  dis.,  35  to  40  p.  c. 

Best  thick  white  card  wads,   in  Machine,  dis.,  70  to  70  and  10  per  cent 

boxes  Of  500  boxes,  8  gauge....     0  55  Borinir  Machines 

Thin  card  wads  in  boxes  of  1000  Boring  Machines. 

each,  12  and  smaller  gauges...    0  20    Complete,  with  Augers,  ea.    5  00    7  5C 
Thin  card  wads  in  boxes  of  1000  Braces. 

each,  10  gauge...... 0  25    Barber's    6  00    7  75 

Thin  card  wads  in  boxes  of  1000  Barber's  Ratchet 10  00  11  00 

each,  8  gauge 0  45    Farmer8' 2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 
Japanned  Canadian,  per 

"     3  40 


3rd 
4th 
5th 
6th 
7  th 


2nd 

3rd       "        

4th       "        

5th       "        

6th        "        

Canadian,  dis    35  per  cent.  7th  

Tanged  Firmer  per  doz 0  85     4  00  Picture  Glass 

Churns  Pilkington's  ordinary . 

Daisy  or  Leader,    dis.    from  factory  1st  break    

60  and  2yt  per  cent.   From  stock  60   2nd 
per  cent. 

Clamps. 
Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.O   135 

"  No.  2 2  70 

Compasses,  Dividers,  etc. 
American, dis., 60J  to  65  p.c. 
Cradles,  Grain. 
Canadian,  discount  25  to  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list; 
dis.  40  per  cent 


4     0 

4  70 

5  40 

5  90 

6  50 

6  90 

7  70 
Gas  Fittings  and  Staple  Brackets. 
Jas.  Barwell,  Toronto— Dis.  20  to  25  p. 

c,  free  of  du*y.     Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each   0  30    

Enamelled"      0  55    

Grindstone  Fixtures. 

P.  S.  &  W.,  per  doz 3  88    4  25 

Hammers — Nail, 
Maydole's   net  list  to  5  per  cent,  die 
Can.  discount  25  to  27J  p.c 
Tack. 


Hart  Mfg.  Co.,  (bolt  dies)  (Amer.  list)    Magnetic,  per  doz. l  10    150 


Chemically  prepared  black  edge 
grey  cloth  wads,  in    boxes  of  p.  M 
250  each— 

11  and  smallergauge  0  65 

9  and  10  gauge  0  75 

7  and  8  gauge 0  90 

5  and  6  gauge 1  10 

Superior  chemically  prepared 
pink  edge,  best  white  cloth 
wads,  in  Doxes  of  250  each — 

11  and  smaller  gauge 1  15 

9  and  10  gauges 1  40 

7  and  8  gauges 1  65 

5  and  6  gauges 1  90 

Anvils 

Perlb 0  10    0  12J 

Anvil  and  Vice  combined 

each 4  50 

Augers. 

Gilmour's,  discount50  per  cent. 

Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole, Vaughan's,  each    1  35    1  60 

Excelsior,  Jennings',  discount  50  pei 
cent. 

Awls. 

Sewing  per  gross 

Pegging, 

Brad, 
"  handled  " 

Saddlers'  "        

Awl  Hafts. 

Patent  Peg,  per  gross 

"    Sewing,  " 


0  65 
0  65 
0  85 
3  60 
0  45 


7  25 


8  30 


Awl  and  Tool  Sets. 
Millar's  Falls,  per  doz 2  80 

Per  box 6  00  12  00 


doz.  pairs 0  50 

Berlin  Bronze  Cana'n   0  85    3  20 

Broilers. 
Light,  dis.  65  to  67 J  per  cent. 
Reversible,  dis.,  65  to  67J  per  cent. 
Vegetable,  per  doz,,  dis.  37J  per  cent 

Henis,  No.  8        "      6  00 

"    No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz    500    4    23 

Butts— Brass. 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  and  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis. 65  &  10  to  70  pc, 
Loose  Pins,  "    65  &  10  to  70  p.c. 
Berlin  Bronzed,  dis.  70,  70  and  5   per 

cent. 
Gen  Bronzed, perpair 0  40 

Can  Openers. 

Acme,  per  gross   9  00 

g  00  Sardin    Scissors,  per  doz.    3  75 
Card. 

Horse,  per  doz 8  60 

Carpet  Stretchers. 

American,  per  doz 1  00 

Bullards  "      6  50 


dis.  25  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz 0  88    1  60 

Englisn,     "        2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  per  doz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37J  to  40  per  cent. 
Standard,  dis.  47J  to  50  p.  c. 

Elbows — Stove  Pipe 
$1.00  to  $1.65  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30    Obi 

Wine,  per  doz   130    2  25 

Star,  "  2  80    3  90 

FennsCorkstops.No  2p.doz 1  70 

Petroleum,  per  doz 4  50    6  50 

Files  and  Rasps. 
Kearney  &  Foote'3  discount  Am.  List 

57j  to  60  per  cent. 
Black  Diamond,  50  &  5  per  cent.  dis. 

to  50  and  7J  Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Toronto  File  Co.,  50  aDd  10  to  60  p.c. 

Amer.  list 
Jowitt's, dis.  Can.  list,  25pc.  to  271  p.c. 
Globe  File  Co.'s  disc.  60  per  cent. 
Horse    Rasps,  Kearney  &  Foote's  dis 


Sledge 

Canadian,  perlb 0  12J  0  13 

Ball  Pean. 
English  and  Can.,  per  lb       0  25    030 
Handles. 

Axe        per  doz 00    3  50 

Store  door    "     1  00    180 

Chest,  per  doz  pairs  0  40    2  50 

Chisel. 

Firmer       per  gross 3  00    4  50 

Socket  Firmer    "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  35 percent.  to40  p.c. 

Hoe. 

C.&B. ,  discount  35  per  cent,  to  40  p.o 

Saw. 

American,  per  doz   1  00    125 

Plane. 

American,  per  gross  3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz  0  50    0  8C 

Cross  Cut  Saw. 
Canadian  per  pair 0  18    0  25 

Hangers. 

Door  4  and  5  inch,  perpair    9  40    0  80 
Lanes,  45  to  47V4  p.c.  dis 
Hatchets. 
Can.,  dis  40  to  42$  p  c. 
Hinges. 
Blind,  Parker's, dis.  60  to 60  and  10  p.c 
"       hepard's  Noiseless,  dis.  60  p.c 


Buffalo,  dis  60  to  70  p.c 
Light  T  and  strap,  dis  65  to  70  p.c 
Heavy,  per  lb 03  3-5    0  04 j 


Am  list,  50  p.c.  to  50  and  10  p.c 
Horse  Rasps,  dis.  45  p.c.  Amer.Hellers    ?„D™ ' - 
Horse  Rasps,  Spencer's,  dis.  Can.  list   Scr-ew  hook  and  hinge 

40  p.c. 
Horse  Rasps,  Toronto  FileCo.,  50  and 
10  p.c,  Amer.  list. 

Fluting  Machines. 

Each 0  60    2  00 

Forks. 
Hay, Manure,  etc, dis. 40  to  45  p.c. 
Freezers,  Ice  Cream. 


1  59 
1  25 
1  60 
7  3C 

1  60 


Gem,  dis,  57i  to  60  per  cent. 
Shepard's     Lightning,  dis.   50   to 
and  10  p.c. 

Fruit  Presses. 

Henis',  per  doz  4  00 

Enterprise,  discount  10  p.c. 
10  00   Shepard's  Queen  City,  dis.  15  p.c: 
*  50  ^ry  pans. 

Acme,  discount  55  to  60  per  cent 
Gauges — Marking,  Mortise,  etc. 
Stanley's,  dis. 50,  55 p.  c 
1  50  Wire  Gauges 

....     Winn's  Nos.  26to33,  aach    165    2  40 


0  65 


1  00 


6  to  10  in.,  per  set 0  00    0  04 

12  up  "        0  CO    0  03 

Per  doz.  set 

Screw,  Eureka 113    180 

Gate, Clark's 150    2  20 

"      Shepard's,  dis  50  to  60  p.c 

Per  doz.  pairs 

Spring     150    3  50 

"    Shepard's  Samson  175    190 
Hoes. 
50  Garden,  Mor  *r,  etc. .discount  40  to 
45  per  cent. 
Planter  doz 4  00    5  0i. 


Hooks — Cast  Iron 

Bird  Cage,    per  doz 0  50  1  it 

ClothesLine,    "        0  27  0  63 

Harness,             "       0  72  0  88 

Hat  and  Coat,  per  gross      1  00  3  00 

Chandelier    per  doz 0  50  1  00 

Wrought  Iron. 

Wrought  Hooks  and  Staples,  Car. 

dis.  40  and  5  to  40and  10  per  cent. 
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HARDWARE. 


Wrought  Hooks  and  Staples,  Amer 
dis.  75  and  lOto  80  per  cent. 
Wire. 
Hat  andCoat.dis.  55  to  60  p. c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.  50  to  55  per 
cent. 

Horse  Nails 
Canadian, dis.    60  to  60  and  2$  p.c. 

Horse  Shoes, 
F  O.B.  Toronto|&  Hamilton —  $3  80 
Snow,       "  "  ...     3  90 

F.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  Picks. 

Star,  per  doz 3  00   3  25 

Kettles. 
Brass  spun,  7$  per  cent. dis.  off  new 

list. 
Copper,  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 
imerican,  60  and  5  to  60  and  10  p.c. 

Keys 
Lock,  Can,  dis  50 p.c. 
Cabinet, Trunk,  and  Pad- 
lock, Am  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.  P.,  85  to  3  00 

per  doz. 
Bronze,  Berlin,  per  doz  ..    2  75    3  25 
Bronze  Gem,        "        ....    6  00    9  00 
Sava  "         ....     8  75  10  00 

Shutter    porcelain,  F  & 

£,    screw,  per  gross $130    4  00 

Knives, 
Clauss,  bread,cake  and  paring  knives 
$7.20  per  doz.  nett. 
Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  1  87    3  85 

King,  wood,  "  2  75     2  90 

«•       glass  '  4  00    4  50 

A.11  glass,  '  1  20    1  30 

Lines. 

Fish,   pergross  105    2  50 

Chalk,         "  1  90    7  40 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  percent,  40to42Jp.c. 

Padlock, 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  "  1  00    2  40 

Eagle,  dis.  percent, 15  to  17$  pc. 

Mallets. 
Tinvimiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory      "  1  25    3  75 

Lignum  Vitao,  "         3  85    5  00 

Caulking.each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis     00  to  25 
per  cent.  dis. 

Home,  each 

Mincing  Knives. 

American,  per  doz  42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  percent,  65  to 
70  to  70.10  percent 

Nails. 
Cut  Nails  (Iron) 

1.  Either    Canada     or     American 

Pattern. 

Basis— 50  to  60  dy 1  85  1  90 

40dy 1  90  1  95 

30  dy 1  95  2  00 

20,16&12dy....  2  00  2  05 

10  dy 2  05  2  10 

8&9dy ..  2  10  2  15 

6&  7  dy 2  25  2  30 

2.  Amer.  Pattern  Only 

from  4  to  5  dy  . .     2  35    2  40 
3dy.(lath) 2  85    2  90 

3.  Canada  Pattern  Only 

from  4  to  5  dy  . .     2  35    2  40 

3  dy.  (lath) 2  75    2  80 

3  dy.  A.P.  Fine      3  45    3  50 
Cut  Nails(steel)  AddlOc.  totheprices 

in  list  for  iron  nails. 
Wire  Nails,    75,   10  and  5  per  cent  ; 
3  per  cent,  cash  delivered  in  lots 
of  10  kegs  or  more. 
Brads  &  Moulding  Nails.    75, 10  and 
6  per  cent,  from  new  list. 
Nail  Pullers, 
ulerman  <&  American —    1  85    3  50 
Nail  Sets. 

pergross 
3auare,  round  and  octa- 
gon             3  38    4  00 

Diamond 12  00  15  00 

Netting. 
Poultry,  *0  per  cent  dis. 

Import  60,  10  per  cent. 
Oil. 
Canada  KefinedOil  (Toronto)  14        15 

CarVon  Safety      "      0  17    0  18 

Canada  WW.     "      0  29    0  22 

Amori-.an  W.W.  "     0  25 

S    K.  Seal per  gal  0  63    0  65 


Oilers. 
McClary's Galvan.  Iron 

Oil    Can,    with    Pamp, 

pordoz J9  50 

Zinc  and  Tin,  dis.   50,  50  and  10. 

Copper,  per  doz 125    3  50 

Brass,  "       1  50    3  50 

Malleable,  dis.  ib  per  ct. 

Pails. 
Galvanized,  per  doz  2  25    3  30 

Pencils. 

'Jixon's,  per  gross 100    4  25 

Carpenter 2  25    3  60 

Picks 

Par  doz..... 6  00    9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent    American  dis. 57$ 
Wood,  fancy  Canadian, orAmerican 

35  to  37$  per  cent. 

Bailey'sfStanR  &  L.Co.)42$  to45p.c 

Miscellaneous,  dis.  15  to  17$  per  cent 

Bailey'sVictor.dis.  15  to  17$perceut 

Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.  dis 

37$,  40  p  c. 
Button's  Imitation,   per 

doz 5  00    9  00 

German,  per  dcz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  and  10  p.  c. 
Poppers. 

Corn, square,  per  doz 1  35    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys 

Hothouse,  perdoz 55    100 

Axle 22       33 

Screw  27    100 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  57$  to 

60  per  cent. 
Pitcher  Spout,  65  to  67$  p.c 
Canadian  Cistern  60  to  62$  p.  c.from 

factory. 
Canadian  Pitcher  Spout  67$  to  70  p.  c. 
from  factory. 

Punches 

Saddler's,     perdoz 100    185 

Conductors'        " 9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  perinch     100 

Putty 

Bladder,  per  100  lbs lg        2 

Tins, lbs  2  50    2  75 

Bail. 

Barn  Door,  per  foot 3         3$ 

Sliding  Door,        "      3$        3$ 

Lanes,  40  p.c.  dis 

Rakes. 

Cast  Steel  and  Malleable  Canadian 

list  dis.  40  to  45  percent. 

Razors. 

Boker's,  perdoz    7  50  1100 

Wade  &  Butcher's      "         3  GO  10  00 

Razor  Strops. 

Currier's,  per  doz  1  25    3  60 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent,   cash  30  days. 
Copper  Rivets,  dis.  50  percent. 
Iron  "  "    50  per  cent. 

Tinned  and  Black  Rivets,  55  &  10  p.c. 
Burrs,  Iron,  50  and  10 

Rivet  Sets. 
Canadian  dis.  30,  35perc. 
Hope 

Per  lb. 
Sisal.    Manilla. 
7-16 in.  and  larger..     6j  9         94 

■4,5-16,9$  in 7J  9$        9I 

Cotton,  per  lb 18       2u 

New  Zealand g$         9 

Russia  Deep  Sea,  per  lb..      12j      13$ 

Jute    "    ...      06|     07$ 

Rules. 
Boxwood,  dis.  80  to  80  &  10  p.c. 
Ivory,  dis  37$  to  40  per  cent 

Sad  Irons. 

Mrs.  Potts,  per  set       75       80 

11  N    P.         '  1  00    1  05 

Sad  Heaters. 

Dome,  Shepard's, per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&  A.,  sand,  40  to  40  and  5  per  cent. 

Emery,  per  quire 55       90 

Sash  Cord 

Perlb 22        50 

Sash  Locks. 
Triumph  and  Morris,  dis  37$,  40per 
cent. 

Kempshell's  dis.  40,  62$  per  cent. 
Canadian,  dis.  45,50  p.  c 
Sash   Weights. 

Sectional,  perlb i| 

Saws. 
Hand,  Disston's,  dis  10  p.  c. 
S.  &  I)  ,  dis.  35  percent,  to  40  p.c. 
Cross  Cut,  Disston's,  per  ft.  35  to  55 
S  *  D  dis.  35  p  c.  on  Nos  2  and  3. 


Hack,  complete,  each 75    2  75 

"       frame    only  75 

Saw  Sets. 

Perdoz 165    9  00 

Scales. 
Canadian  List,  dis.  40  p.c 
Scale  Beams. 
Canadian,  B   S.  &  M.  dis.  40  p.  c. 
Scrapers. 

Box,    perdoz  2  10    4  50 

Foot,        "  40    3  50 

Screens. 

Window,  patent,  perdoz    5  00    6  00 

Screw  Drivers. 

Sargent's,  perdoz 65    4  00 

Hi  c  r  a  ~w  s 
Wood,  F.  H.,Iron,  and  Steel,  77$  per 

cent.,  dis. 
Wood,  R.H.     "      72$  per  cent.  dis. 
"      F.  H.  Brass75        "  " 

■'     R.H  70        *'  " 

Diamond   Point  wood   screw  nails 

bright,  dis.  77$  and  20  per  cent. 
Bench,  wood,  per  doz —    3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  to  45  percent. 
Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis. 75  percent 
B.  &  W.  N.  P.dis.  65  p.c. 
Seymour's  dis.  60  p.  cent. 
^Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"       N.P„  70  per  cent. 
Clauss,  Full  nickel,  60  p.c.  off 

"      Japanned  handles,  70  p.  c.  off. 
Sheaves 
Sliding  Door,  per  set    ...        77    1  40 

Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz    115    135 
tinned,  1  35    1  60 

Tin  Rim,  "  "  2  30    2  45 

"  black,        "  1  80    2  25 

Snaps 
Harness,  German,  dis  35  per  cent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  \  or  hi  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Perlb 0  28    0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves. 

Wood,  English  1  80    5  00 

Iron,  American 135    2  35 

Spoons  and  Forks. 

TeaSpoons  pergross    7  50    12  00 

Dessert  "      ....         "         21  00 

Table       "      ....         "         30  00    30  00 

Dessert  Forks...         "         24  00 

Medium     "      —         "         27  00 

Table  "      ■•         "         36  00 

Squares. 

Iron,  perdoz  165    2  90 

Steel,  dis.  80  and  5  to  80  and  7tf  p.c. 
Try  and  bevel,  dis.  50  to  52$  percent 

Staples. 
Fence,  galvanized,  per  lb  3$ 

Wrought  Iron,  dis.  75, 75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 
Stove   Polish,   (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz 1  7b 

No  1,  Stove  Paste,  per  gross 9  00 

■'2        "  "         "        "       ....     4  80 

Stone. 

Washita,  per  lb 0  25       50 

Hindostan,  per  lb 0  06       07 

"  Slips,  per  lb  9 

Labrador,    perlb 0  13 

Axe,    "        0  15 

Turkey  '       0  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  perton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut,  Carpet  Blued ,  gimp,  55  per  cent 
"  tinned,  dis.  57$  per  cent. 

Swedes'  iron,  blued  ortinned,  dis.  50 

per  cent. 
Upholsterers" dis.  50  percent. 
Copper  Nails, dis.  60  per  cent. 

"      Tacks,  45  per  cent. 
Clout  Nails,  dis.  60  p.  c  to  65  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  65  percent. 
Trunk  Tacks,  dis.   57$  per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  6j!>4  p 


Cigar  Box  Nails,  dis.  45  per  cent- 
Shoe  Finders' TacKS and  Nails, dis,  37 
per  cent. 

Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,     each  0  90    2  85 

steel, each  .    0  80    8  00 
Thermometers. 
Tin  case  &  dairy, dis. 75p.c 

Thimbles. 
Asbestos, filled,  per  doz., 35  to  40  p  c. 

Ties. 
Cow.perdoz 1  "o    2  50 

Tinner's  Tools. 
P.S.&W.,  net  list. 
Canadian  15  to  35  per  cent  dis. 

Tinware. 
Stamped, dis.  Assnlist,70,  and  12  J  per 
cent,  to  70   and  25  p.c.  on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "       "  " 

Transom  Lifters 
Payson's,  $2.60  to  $5.00  per  doz. 

Traps 
Game, Newhouse,  dis  33$  p.c.  to  35  p.c. 
Game.H  &N..P.  S.  &  W.  or  Steel,  60 
and  10  to  67$  per  cent. 

Mouse,  per  doz  0  35    1  50 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz   4  75    9  00 

Brade's        "        00  10  50 

D.  &  S.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  perlb 0  12$  0  20 

Wrapp'g.mottl'd.pr.pack    0  50    0  60 
cotton,  per  lb..    0  18    0  20 

Mattress,  per  lb    0  33    0  45 

Staging        "         0  27    0  35 

Broom         "         0  30    0  £k 

Binding,  flax,  per  lb 

iute      " 

"         Blue  ribbon 0  12$ 

"         Redcap 0  11$ 

"         Crown 0  10$ 

"         Silver  Composite 0  09 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand, perdoz 4  00  fi  00 

Bench,  parallel, each....  2  00  4  50$ 

Coach,  each  6  00  7  00 

Peter  Wright'3,  perlb....  0  12  0  13 

Pipe,  each 5  50  9  00 

Saw, perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz   4  00    8  50 

Washers  "Iron,"  40  per  cent.,  4  mos. 
or  3  per  cent. 

Well  Wheels. 
Amer. .perdoz.  8,10  &  12  in.    3  38    6  00 

Wire. 

Brass  Wire,  16  to  25  wire  gauge,  21  to 
26c.  lb. 

Copper  Wire,  5  to  10  p.  c.  off  Amcr.list 

Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
[In  lots  of  1,000  lbs.,  annealed  oiled, 

and  annealed  and  galvanized, freight 

will  be  prepaid.] 

Bright,  Coppered  steel  and  spring  20 
per  cent  f.o.b.  Montreal 

Broom  Wire  5|  to  6Jc.  per  lb. 

Clothes  Line  Wire,  19  gauge,  per  doz 
coils 3  95 

Wire  Fencing. 
Galv.2barb,2$&5in. apart     \„,        -• 
"     4      "    4  &  6  "      "         /S*        3* 
"    Plain  twist,  all  deld        3$     3X 
"    Steel  thorn  and  rib- 
bon         4}      5 

"Lock  Barb,'' 4  point 4$ 

Ditto  Glidden  2  point 4$ 

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points 4$ 

Steel  staples  3$ 

Terms,  60  days  or  2  percent,  in  30 
days. 

Wire  Cloth 

Ordinary,  discount  2b  p.c. 
Painted  Screen,  p.lOOsq.ft    185    190 
Wrenches. 

Acme,  35  to  37$  per  cent. 
Agricultural,  70  and  10  to  75  p.c. 
Standard,  dis.  60, 60  &  lOp.c. 
Coe'sGen'ne,  dis.  32$  to  35  p.  c  dis. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    ..    2  00   3  IK. 

S.,  perdoz 5  80    7    0 

G.  &K.'sPipe    "      6  00 

Burrell's    "     oat_. 3  40 

Pocket,  perdoz 125    2  00 


TRADE  MARK  FOR 


Simpson,  Hall,  Miller  &  Co., 

1 6  and  1 8  DeBresoles  St.,  Montreal. 


REGISTERED 

TRADE  MARK  FOR 

KNIVES,FORK3,3POON& 


HOLLO*   *»«•• 


Manufacturers  of  the 

Finest  Quality  Electro-Plated  Ware. 

And    Sole    Manufacturers    of    the    Celebrated 

WM.   ROGERS'  Knives,  Forks,  Spoons,  Etc.    a. j. whimbey, iu^ 


BLACKSMITHS'  TOOLS. 


Horseshoe  Vises. 


Price,  No.  1, 
"      No.  2, 


$4.00 
7.50 


Will  save  their  cost 
in  a  week's  sharpen- 
ing  


B.JARDINE&CO. 

HESPELER,  ONT. 


TRADE    MARK. 


BLACK 
DIAMOND 


FILE 
WORKS 


21  to  43  Richmond  St.,  Philadelphia,  Pa. 

Gh  &  HI.  BAEUETT, 

MANUFACTURERS   OF 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles-  Lightning  Sawfiles. 

AND 

EVERY-  OTHER    DESCRIPTION    OF  SAW  FILES. 
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WE  MAKE 


IIMIIIII 


MANILLA 

BROWN  WRAPPING 
HARDWARE  MANILLA 
LEATHER  MANILLA 


iiiiraii!1 


PAPER 


■ 


QPECIAL  Paper  for  the  Hardware  Trade; 
different  kinds  ;  different  weights  ;  different 
sizes  ;  different  prices.  No  matter  how  much  you 
want,  or  of  what  grade,  write  us  for  prices  and 
samples.     We  are  out  for  the  business. 


The 


E.  B.Eddy  Co.  h8Sj»- 
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A.  ALLAN,  Pres. 


J.  O.  GRAVEL,  Sec.-Treas. 
F.  SCHOLES,  Man.  Director. 


THE  CANADIAN  RUBBER  (OV 

Of  Montreal  and  Toronto, 
CAPITAL,       -       -       $2,000,000. 


MANUFACTURERS    OF 


First  Quality  Rubber 
Boots  and  Shoes,  Supe- 
rior Quality  Rubber  Belt- 
ings, including  The  For- 
syth  (Boston  Belting  Co.) 
Seamless  Rubber  Belt- 
ing. For  which  we  are  Sole 
Agents  and   Manufacturers  in  Canada. 

We  hold  the  Patent  and  Eight  to  Manufacture 
in  Canada. 

THE  PATENT  PROCESS  SEAMLESS  TUBE  HOSE 

We  Make  all  Our  Hose  by  this  Process. 

ASK  THE  MERCHANT  YOU  DEAL  WITH  FDR  IT  AND  TAKE  10  OTHER. 

Rubber  Packing's,  Valves,  Gaskets,  etc. 

Head  Office  and  Factory,  Montreal.         J.  J.  McGILL,  Man. 

WESTERN   BRANCH  : 

Cor.  Front  and  Yonge  Streets,  TORONTO. 
J.   H.  WALKER,  Manager. 


WE  WANT  TO  HEAR. 


WHEN  YOU  NEED 


RUBBER  HOSE. 


OUR  BRANDS 


"Maltese  Cross,"  "Extra  Quality,"  (Black  or  White), 

"Kinkproof,"  (Wire  Bound),    "Antimony,"  (Red), 
"Lion,"  "King,"  "Leader,"  "Fairy,"  (Cotton). 

The  Gutta  Pergha  &  Robber  Mfg.  Co. 

61-63  FRONT  ST.  W.,  TORONTO.     OF  TORONTO,  LTD. 


Brandram  Bros.  &  Co. 


ROTHERHITHE,  LONDON,  ENG. 


^ 
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B.  B. 

GENUINE 


Manufacturers  of 

The 
Celebrated 

Brand 


'<P 


«0DR% 

*        B.  B. 

NO.  ONE 

WHITE  LEAD      B.  B.      WHITE  LEAD 

White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  tho  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


For  samples  and  information  apply  to 


HENDERSON  &  POTTS 


Nova  Scotia  Paint  Works, 


Halifax,  N.S. 


Prize  Cups 
Trophies 

AND 

Medals 


Are  a  specialty  with  us. 
Our  new  illustrated  cat- 
alogue gives  a  great  deal 
of  valuable  information 
in  reference  to  this  class 
of  goods.  If  you  have 
not  receivedacopy  advise 
us. 


The  Toronto 
Silver  Plate  Co. 

KINO.  ST.  WE8T 

TORONTO,  CANADA. 


E.G.  Gooderham,        Jno.  C  Copp, 

Manager.  Sec.-Treas 
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MAGNOLIA  A\ETAL 


IN    USE    BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST   ANTI-FRICTION    METAL,    FOR 

High-Speed  Engine,    Dynamo,   Rolling-Mill,   Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL  CO., 


London  Office :  75  Queen  Victoria  St. 
Chicago  Office  :        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortland  Street.  NEW  YORK, 


Sole  Agents  for  Canada 


If  Time  Hangs  Heavily 
On  Your  Hands 

There  may  be  at  least  one  reason  for 
it.  Perhaps  you  have  been  selling 
poor  materials  and  results  have  not 
been  satisfactory.  If  you  will  pin  your 
faith  to 

The  Sherwin-Williams  Co.'s 
First  Quality  Colors 

You  will  always  find  that  they  will 
please  your  customers.  First-class 
painters  must  have  first-class  colors 
and  they  are  First  Quality  Colors. 


MADE    ONLY    BY 


THE  SHERWIN-WILLIAMS  GO. 

Paint  Manufacturers 

Cleveland,  Chicago,  New  York 


WALTER  H.  COTTINGHAM  &  CO., 


Fine  Paints 
and  Varnishes, 


Montreal,  Canada 


To  The  Hardware  Trade 


v 


ICK  CREAM 


Ice  Picks,  Shredders,  Tongs 


WRITE    FOR    DESCRIPTION    AND    PRICES. 


RICE  LEWIS  &  50N 


Cor.  King  and  Victoria  Streets 


TORONTO. 


SANITARY 

Soap 
Vase 

Press  the  button 

Enough  soap  discharged 
for  individual  use. 

Keeps  basin  clean. 

Prevents  pipes  clogging. 

Saves  soap 

Saves  money. 


PATENTED 


The  Soap  used  in  these  Vases  is  made 
specially  for  the  purpose,  and  we  guar- 
antee it  pure. 

Especially  desirable  in  public  buildings. 


FOR  SALE  BY 


The  Toronto  Steel  Clad  Bath  and  Metal  Co, 

LIMITED. 

123  QU    EN  ST.   EAST,  TORONTO,    CAN. 


OIL  STOVES 

Improved  Patterns  for  1894. 


DAISY" 

Tin 
Bottom 


One,  Two  and  Three  Burner,  Ovens  and  Extension  Tops, 
Finish  First-class,  No  Smoke,  No  Smell. 


Kemp  Manufacturing  Co., 


TOTf^OHSTTO- 


. .  HARDWARE . . 

A    PRACTICAL  JOURNAL    FOR   THE   WROUGHT,   CAST,    STAJTPED, 
SHEET   AND  SPUN    METAL   TRADES. 


Published  Weekly. 


$2.00  a  Tear. 


Vol.   VI. 


TORONTO  AND  MONTREAL,  JUNE    16,   1894 


No.  24 


J    S.  McLEAN, 

President. 


HUGH  O.  McLEAN. 

Sec.-Treas 


THE  J.  B.  McLEAH  PUBLISHING  COMPANY. 

FINE  MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 

HEAD  OFFICE  :  .  .  10  Front  St.  E. 

MONTREAL  OFFICE:         -  146  St.  James  St 

E.  Desbarats,  Manager. 

NEW  YORK  OFFICE  :     Room  41,  Times  Building. 

Roy  V.  Somervllle,  Manager. 

EUROPEAN  BRANCH  : 

Canadian  Qovernment  Offices, 

17  Victoria  St..  London,  S.W. 
R.    Hargreaves,  Manager. 

John  Cameron,  General  Subscription  Agent. 


IT  is  well  for  the  retail  merchant  to  be  on 
as  intimate  terms  as  possible  with  his 
customers  ;  but  there  are  some  things 
which  it  is  not  politic  to  talk  about  to  them. 
Department  stores  is  one  of  them.  If  a  cus- 
tomer broaches  the  subject  the  merchant 
perhaps  cannot  always  ignore  it,  but  he 
should  not  be  the  one  to  launch  it.  There 
are  too  many,  however,  who  do.  The  less 
that  is  said  about  the  department  stores  the 
better.  Every  remark  anent  them,  whether 
it  be  in  condemnation  or  not,  is  so  much  free 
advertising  for  them.  This  no  merchant 
would  willingly  do.  The  more  they  are 
talked  about,  the  better  these  depart- 
ment stores  like  it.  Of  course,  when 
a  customer  contends  that  he  can  buy 
such  and  such  an  article  at  Blank's 
department  store  for  so  much,  it  is  well  for 
the  ordinary  merchant  to  be  fortified  with 
an  explanation,  and  the  best  way  he  can 
fortify  himself  for  such  an  occasion  is  to 
study  closely  the  methods  of  these  abnormal 
developments  in  trade  But  it  is  most  un- 
wise to  bemoan,  in  the  presence  of  custom- 
ers, the  evil  that  is  being  wrought  by  the 
department  store  :  it  is  implying  that  there 
is  a  place  where  goods  are  sold  cheaper 
than  the  ordinary  merchant  sells  them  ; 
and  customers  will  not  be  slow  to  compre- 
hend it  as  such.  The  duty  of  the  merchant 
is  to  devote  all  his  energies  to  his  own 
business — to  buy  as  well  as  possible,  to  sell 
at  as  near  a  fair  profit  as  possible,  to  save 


his  discounts,  to  advertise  judiciously,  to  or- 
iginate new  ideas  that  will  attract  attention. 
In  a  word,  to  get  up  and  hustle.  That  is 
the  only  way  to  combat  the  influence  of  the 
department  stores. 

*  #  * 

The  prospects  for  the  consummation  of 
the  idea  for  a  fast  Atlantic  service  between 
Canada  and  Great  Britain,  such  as 
is  now  being  projected  by  Mr.  Hud- 
dart  and  endorsed  by  the  Dominion  Gov- 
ernment, are  not  bright.  Nearly  every 
business  man  who  has  given  the  subject 
any  consideration  conceives  that  the  present 
service  is  in  need  of  improvement  as  far  as 
speed  is  concerned  ;  but  that  the  country  is 
going  to  the  expense  of  giving  a  subsidy  that 
would  induce  the  creation  of  a  fleet  of  ocean 
greyhounds  of  the  speed  of  a  Campania,  a 
Lucania,  or  a  City  of  Paris,  they  are  not  alto- 
gether agreed.  Much  to  be  desired  as  is  a 
twenty  knot  service,  the  general  opinion  is 
that  a  seventeen  knot  service  would  be  more 
in  keeping  with  the  length  of  our  purse  and 
the  requirements  of  the  country.  At  any 
rate  the  English  capitalists,  whose  co  opera- 
tion Mr.  Huddartisseeking,areshowinglitttle 
or  no  intention  of  complying  in  spite  of  the 
$750,000  subsidy  which  the  Government  of 
the  Dominion  offers.  At  least  this  is  what 
is  asserted  by  Lord  Mountstephen  ;  and  he 
would  not  make  such  a  declaration  unless 
he  had  good  grounds  for  so  doing.  His  in- 
terest in  the  C.  P.  R.  is  too  great  for  that. 
Canadian  steamship  lines  will  eventually 
play  a  more  important  part  in  Atlantic  ocean 
traffic  than  they  do  at  present.  The  geo- 
graphical situation  of  the  country  decrees  it. 
But  we  cannot  get  into  the  van  at  a  bound. 
We  will  have  to  advance  at  a  rate  in  keep- 
ing with  our  possibilities.  But  some  day 
when  other  conditions  now  want  ng  are  pre- 
sent, Canada  will  have  ocean  greyhounds 
competent  to  hold  their  own  with  those  run- 
ning from  United  States  ports  ;  and  then 
the  Canadian  routes  will  be  more  attractive 
than  United  States  routes   to  passengers  to 


and  from  Europe  in  respect  to  shortness  of 
voyage  as  they  now  are  in  picturesqueness, 
although  the  deficiency  in  the  one  respect 
does  not  now  make  up  for  the   excellency  in 

the  other. 

*  *  * 

Economy  in  fuel  has  long  been  an  inter- 
esting subject  with  manufacturers  The 
enormous  waste  there  is  in  this  respect  has 
necessarily  made  it  so.  In  England  experts 
have  been  particularly  busy  of  late  devising 
means  whereby  more  economical  conditions 
might  be  obtained.  In  what  is  known  as 
the  Black  Country  these  efforts  have  been 
crowned  with  considerable  success  ;  and  it 
has  been  brought  about  in  every  case  by  the 
substitution  of  crude  fuel  by  its  products  in 
the  shape  of  gas,  steam  or  hot  air.  In  order 
to  accommodate  themselves  to  the  new  con- 
ditions several  companies  have  had  their 
furnaces  constructed  on  a  new  principle,  the 
crude  fuel  hitherto  used  being  superseded 
by  gas  and  hot  air.  By  this  means  not  only 
has  a  saving  of  fuel  being  obtained,  but 
there  has  been  a  reduction  in  the  cost  of 
stoking  as  well.  Though  utilizing  the  new 
methods,  some  of  the  iron  foundries  have 
been  able  to  reduce  the  fuel  cost  of  anneal- 
ing to  a  minimum,  while  in  the  matter  of 
heating  japanning  stoves,  the  application 
of  steam  has  been  found  to  be  all-sufficient 
for  a  storing  heat  of  350  degrees.  The  great- 
est and  most  important  of  all  economies  in 
this  direction,  however,  is  said  to  be  in  the 
substitution  of  gas  engines  for  steam. 
The  fact  that  the  cost  of  gas  engines 
has  been  reduced  something  like  50 
per  cent,  during  the  last  couple  of  years  has 
assisted  materially  in  the  premises.  When 
the  electric  light  appeared  there  was  not 
wanting  those  who  boasted  that  gas  would 
have  to  go.  And  although  its  use  for  illum- 
inating purposes  is  being  superseded  by 
"harnessed  lightning,"  its  utility  is  being 
applied  to  even  a  more  important  purpose 
than  originally  intended  it  should  be.  And 
the  cheaper  gas  becomes  the  more  expand- 
ed will  become  its  usefulness,  both  for  manu- 
facturing and  domestic  purposes. 


HARDWARE. 


COMMON  SENSE  IN  ADVERTISING. 

J.  M.  Wheeler,  Sec.-Treas.  Alabastine 
Co.,  Paris. 

A  merchant  or  manufacturer  who  is  ex- 
pending a  reasonable  percentage  of 
his  gross  receipts  (not  profits)  in 
advertising,  and  is  not  reaping  satisfactory 
results  may  well  stop  to  consider  why  his 
failure.  That  certain  well  laid  rules  in 
advertising  will  bring  success  is  as  self- 
evident  as  that  the  sowing  of  seeds  is  neces- 
sary to  raise  crops.  That  a  merchant  or 
manufacturer  exercise  skill  in  advertising  is 
as  important  as  that  he  have  financial  ability 
to  make  a  retrospective  balance  sheet  at  the 
end  of  his  business  year.  This  skill  may 
be  largely  acquired,  and  no  branch  of  his 
business  can  be  more  profitably  studied. 

The  selection  of  advertising  mediums  is 
an  important  and  first  consideration.  We 
are  as  surely  building  character  in  our 
advertising  as  in  our  associations  with  men. 
The  higher  the  class  of  publications  you  use 
the  better  the  class  of  people  you  will  reach, 
and  a  corresponding  benefit  will  be  derived. 
The  advertiser  who  indulges  in  cheap 
stickers  posted  in  out-of-the  way  places,  or 
who  iscontented  with  advertisements  printed 
on  the  fences  of  some  country  by-road,  will 
hardly  impress  the  better  class  of  people 
that  he  has  anything  wonh  their  attention. 
They  may  well  be  classed  "  Tombstone 
Advertisers ",  as  those  advertisements  are 
simply  sleeping  as  it  were  in  the  grave. 
Using  live  newspapers  and  journals  proves 
that  they  are  on  deck  to  day  and  have  goods 
that  are  abreast  of  the  times.  Use  publica- 
tions that  are  read  by  the  class  of  people 
you  want  to  reach,  and  scrutinize  closely  the 
typographical  make-up  of  the  paper,  as  well 
as  the  quality  of  the  paper  used.  We  do 
not  expect  to  have  our  watches  repaired  by 
blacksmiths  or  woikers  in  the  coarser 
metals.  Neither  can  we  get  the  best  pos- 
sible results  from  a  badly  made  up  paper, 
although  it  may  claim  a  stated  circulation. 
No  ad.  should  be  given  as  a  matter  of  com- 
pliment— one  to  Jones  because  he  is  a  good 
fellow,  or  one  to  Smith  because  he  is  a 
Presbyterian  and  goes  to  our  church,  or  to 
Jenkins  because  he  runs  a  Grit  .paper  and 
we  are  agin'  the  Government — unless  we  are 
getting  the  worth  of  our  money,  as  we 
would  expect  to  if  we  were  buying  tea  or 
coffee  or  boots  or  shoes  from  them.  In  other 
words,  use  common  sense  in  advertising  as 
you  would  in  any  other  business  transaction, 
and  know  no  politics  or  religion  in  your 
advertising.  Do  not  expect  to  make  a  for- 
tune in  advertising  a  fake,  but  faithfully  carry 
out  all  you  advertise  as  you  would  in  any 
other  agreement.  Keep  faith  with  the 
people,  and  they  will  pour  dollars  into  your 
coffers.  Do  not  expect  that  after  you  have 
contracted  to  pay  the  printer  $100  for  a 
stated  space  for  your  advertisements  that  he 
can  bring  results  without  your  help.     Bring 


your  leading  articles  to  notice  in  timely  sea- 
son, and  in  such  catchy  display  that  shrewd 
buyers  will  read  aoout  them.  The  mariner 
of  writing  up  advertisements  has  been  well 
covered  by  numerous  experts  in  this  line, 
and  they  can  be  read  with  profit.  But  care 
should  be  taken  not  to  plagiarize.  Above 
all  things  be  original.  He  who  imitates 
either  in  the  naming  of  his  goods  or  in 
writing  up  his  advertisements  acknowledges 
that  he  is  simply  following  where  others 
lead,  and  pays  unwittingly  a  compliment  to 
the  originator.  A  very  large  class  of  people, 
and  they  the  most  intelligent  people  too, 
who  are  on  the  alert  for  good  things  at  right 
prices,  read  advertisements  with  more  re- 
gularity than  the  average  school-girl  looks 
for  sentimental  poetry. 

In  trade  papers  buyers  are  looking  for 
money-making  goods  as  well  as  novelties  on 
the  market  and  where  to  get  them.  Many 
dollars  are  wasted  in  advertising  because 
the  advertiser  fails  to  give  the  necessary  at- 
tention to  aiding  the  printer  in  making  his 
advertisements  attractive  reading.  Above 
all,  be  brief.  Leave  some  things  unsaid  for 
clinchers  when  readers  call  or  write.  People 
who  have  money  are  too  busy  to  read  long- 
winded  advertisements  ;  they  will  suppose 
that  it  is  going  to  end  in  some  patent- 
medicine  advertisement.  Do  not  let  up 
advertising  because  it  is  a  hard  year  and 
times  are  close.  By  vigorous  advertising  in 
dull  times  a  live  merchant  gains  prestge 
that  is  worth  more  than  capital.  While 
thus  competitors  are  bemoaning  the  hard 
times  and  waiting  for  brighter  prospects  of 
trade,  the  live  advertiser  is  selling  his  goods. 
General  Grant  in  his  campaigns  always 
took  advantage  of  the  enemy's  quiet  by 
ordering  an  advance  ;  he  did  not  wait  for 
the  enemy  to  move  first.  The  young  doctor 
who  hangs  out  his  shingle  and  quietly  waits 
for  a  call  will  be  a  long  time  working  up  a 
practise.  Let  him  move  about,  and  move 
in  a  hurry  too,  and  he  will  soon  attract  at- 
tention and  have  calls.  The  liberal  use  of 
local  papers  by  retail  dealers  cannot  be  too 
stronglycommended.  The  advertisements  in 
local  papers  are  largely  an  indication  of  the 
business  character  of  the  citizens  in  the  town, 
and  by  scrutinizing  their  columns  anyone  can 
judge  as  to  who  are  the  progressive  business 
men.  It  has  been  said  that  it  is  a  compli- 
ment to  anyone's  intelligence  to  be  called 
upon  by  a  book  agent.  It  might  also  be  said 
that  to  be  called  upon  by  the  representative 
of  a  first-class  publication  is  also  a  compli- 
ment to  a  business  man.  First  class  pub- 
lications do  not  send  out  other  than  well- 
bred  solicitors.  The  advertiser  should  al- 
ways remember  when  offered  advertising 
space,  that  it  is  the  printer's  capital  stock  and 
worthy  of  his  full  consideration  as  well  as  the 
offer  of  a  man  to  sell  the  goods  in  his  ware- 
house. Giving  them  advertisements  on  that 
rule,  and  not  on  the  basis  that  we  are  doing 
them  a  personal  favor,  would  lead  to  better 
results,  and  fewer  complaints  that  we  were 
not  getting  the  worth  of  our  money. 


ABOUT  SEAL  OIL. 

IT  has  been  customary  in  previous  springs 
to  witness  more  or  less  speculation  at 
Montreal  in  seal  oil  by  operators  there. 
This  season,  aside  from  some  moderate 
buying  of  new  stock  for  future  delivery,  there 
has  been  little  or  nothing  done  this  spring 
in  new  oil. 

During  the  early  part  of  the  spring,  when 
reports  commenced  to*  arrive  of  a  poor 
catch,  etc.,  and  the  speculative  element 
failed  entirely  in  making  any  move,  it  was 
almost  a  foregone  conclusion  that  business 
this  spring  was  going  to  be  conducted  on 
very  conservative  lines  ;  and  the  course  of 
trade  since  then  at  Montreal  has  entirely 
borne  this  out. 

In  former  seasons  reports  of  the  kind  re- 
ceived this  spring  would  set  the  speculative 
ball  rolling  almost  immediately. 

In  this  respect  the  course  of  business  in 
new  seal  oil,  like  many  other  things,  is  only 
another  strong  exemplification  of  the  careful 
way  traders  are  proceeding  this  year  in  order 
to  be  in  a  good  position  to  meet  any  future 
developments  that  the  present  trend  of 
events  in  the  business  world  render  likely  to 
happen. 

Caution  is  predominant  everywhere,  and 
though  it  may  tend  to  check  the  volume  of 
business  for  the  time  being,  it  is  perhaps  as 
well  that  it  should. 

If  seal  oil,  for  instance,  is  wanted,  it  will 
be  secured,  and  the  probability  is  that  the 
aggregate  turnover  will  be  just  as  lar^e  as 
though  speculators  had  rushed  in  only  on 
more  legitimate  lines. 

As  a  matter  of  fact,  it  has  frequently  hap- 
pened before  that  the  stuff  has  had  to  be 
carried  two  seasons  before  the  holder  could 
get  out  with  anything  like  what  it  cost  him. 
This  was  the  case  in  one  or  two  instances 
last  year,  and  this  no  doubt  had  a  consider- 
able influence  in  checking  speculative  buying 
this  spring. 

So  far  any  goods  that  have  been  bought 
to  arrive  have  been  on  the  basis  of  35c.  laid 
down  in  Montreal ;  but  as  a  matter  of  fact 
the  actual  market  value  is  problematical. 
A  fair-sized  lot  of  new  oilisnear  athand,  how- 
ever, and  as  soon  as  it  arrives  some  reliable 
idea  of  the  market  will  be  had  when  it  is 
actually  offered  at  spot  terms  in  Montreal. 


CEMENT  FOR   GLASS. 

This  receipt  for  making  cement  for  glass 
is  given  by  Metal  Worker  :  Melt  carefully 
160  parts,  by  weight,  of  finely  pulverized 
collophony  ;  40  parts  of  white  wax  and  80 
of  colcothar.  Add  to  the  melted  mass  20 
parts,  by  weight,  of  Venetian  turpentine. 
Remove  from  the  fire  and  stir  cement  until 
cold  with  a  wooden  spatula.  Apply  the 
cement  when  warm. 


HARDWARE. 


FAILURES  AND  HOW  AVOIDED. 


BY    ED.    T.    DEAN,     TORONTO. 


FAILURES  in  the  hardware  business 
are  generally  reported  as  resulting  from 
one  or  more  of  the  following  causes  : 
I.  Want  of  capital  ;  2.  Ignorance  of  the 
business  ;  3.  Over  competition  ;  4.  Crimin- 
ality ;  5.  Extravagance.  There  are,  how- 
ever, not  included  in  this  list  some  other 
causes  that  might  be  mentioned,  although 
not  in  themselves,  perhaps,  the  actual  and 
immediate  cause  of  failure,  are  nevertheless 
the  source  from  which  the  latter  spring. 
WANT  OF  CAPITAL. 
First,  there  is  the  ease  with  which  a  man 
starting  in  business  can  get  credit  and  the 
length  of  time  given  him,  not  only  on  his 
opening,  but  on  subsequent  purchases  also. 
It  is  a  well  known  fact  that  an  utter  stranger 
may  announce  his  intention  of  commenc- 
ing business,  and  he  is  at  once  besieged  by 
the  travelers  of  wholesale  houses  anxious  to 
secure  his  opening  order.  It  is  just  possible 
that  the  firm  whose  traveler  is  fortunate  (?) 
enough  to  bring  in  the  order  may  question 
the  desirability  of  the  man's  trade ;  but  the 
traveler  assures  them  that  he  seems  a  very 
decent  fellow,  and  everybody  speaks  well  of 
him,  etc.,  etc.,  and  the  result  is  that  the 
goods  are  shipped  on,  probably,  six  months' 
time.  The  account  so  opened  will  run  on, 
and  by  the  time  the  payment  of  the  first  bill 
is  due  the  amount  of  the  man's  indebtedness 
is  doubled  or  trebled.  This  easy  start  may 
result  in  almost  any  of  the  causes  named 
above.  It  can  readily  be  seen  that  if  a  man 
could  not  get  credit  without  proof  of  his 
ability  to  safely  carry  on  the  business — and 
the  best  proof,  I  think,  would  be  his  paying 
cash  for  the  greater  part,  if  not  the  whole  of 
his  opening  order — men  would  not  be  in 
such  a  hurry  to  get  into  business — would  not 
attempt  it  in  fact — without  the  necessary 
backing  ;  and,  moreover,  when  they  did 
start,  it  would  be  on  a  more  moderate  scale, 
and  so  come  within  their  limit.  Starting 
under  these  circumstances  would  lessen,  if 
not  wipe  out  entirely,  failures  through  lack 
of  capital.  With  this  requirement,  too, 
knowing  that  he  had  a  larger  amount  at 
stake,  a  man  without  a  thorough  knowledge 
of  the  business  would  not  venture  recklessly 
into  it  and  cause  No.  2, 

IGNORANCE  OF  THE   BUSINESS, 

would  be  met.  For  the  same  reason,  one 
about  to  start  would  be  more  careful  of  the 
location  and  not  lush  into  a  district  already 
well  supplied  with  stores  of  the  kind,  spoil- 
ing the  trade  of  those  already  there  and 
minimizing  his  own  chances  of  success. 
The  carefulness  occasioned  by  this  would 
do  much  to  reduce  the  number  of  failures 
from  undue  or  excessive  competition, though, 
of  course,  this  is  always  sure  to  be  more  or 
less   keen.     The   other  causes—  criminality 


and  extravagance — I  embrace  to  some  ex- 
tent, the  latter  being,  in  my  estimation,  a 
mild  edition  of  the  other.  These  would  de- 
crease immediately  were  my  suggestions  as 
to  shorter  credit  and  cash  payments  adopted. 
It  is  hardly  likely  that  anyone  would  go  into 
business  with  the  intention  of  defrauding  his 
creditors  if  he  had  to  make  such  a  deposit  as 
would  be  required  (in  cash  paid  for  first  stock), 
andhad  also  ashorter  time  in  which  topayhis 
current  debts.  His  ability  to  defraud,  and 
the  amount  he  could  gain  by  so  doing, 
would  be  so  reduced  as  to  render  the  at- 
tempt barely  worth  making.  The  knowledge, 
too,  that  a  settlement  had  to  be  made  sooner, 
would  be  a  great  check  to  extravagance. 
Knowing,  as  he  may  do  now,  if  starting  in 
February,  that  his  "  big  "  bill  for  opening 
stock  has  not  to  be  met  till  (likely)  in  Au- 
gust or  September,  and  that  if  necessary  a 
half  or  more  can  be  renewed  then,  he  will 
not  be  as  careful  in  making  provision  for  it 
as  he  would  be  if  part  had  to  be  met  in  one 
month  and  the  balance  in  three  or  four. 
Further,  a  man's  liabilities  under  the  cash 
system  would  not  reach  such  an  amount  as 
they  do  under  the  credit  system,  and  whole- 
salers would  not  need  to  ask  so  often  for 
security.  The  statements  of  affairs  in  bank- 
rupt estates  would  then,  to  a  certain  extent 
at  least,  be  rid  of  the  objection  which  they 
now  generally  contain — secured  creditors. 
As  is  pretty  generally  known,  these  latter 
often  gobble  up  the  entire  assets,  leaving 
the  others  with  a  dividend  of  nothing  on  the 
dollar. 

CHATTEL  MORTGAGES  MAY  BE  BLAMED 

for  not  a  few  of  the  failures  that  occur.  It 
sometimes  happens  that  a  retailer  who  is 
getting  a  little  behind  will  be  forced  to  give 
a  chattel  mortgage  to  his  principal  creditor 
without  consulting  the  others  at  all,  and 
when,  as  is  likely  to  be  the  case,  failure 
follows  shortly,  there  is  one  firm  who 
get  paid  in  full  and  the  rest  get  little  or 
nothing  at  all.  There  are  other  ways  in 
which  these  chattel  mortgages  play  a  part  in 
the  business  life.  For  instance  a  wholesale 
firm  are  not  doing  the  trade  they  think  they 
should  in  a  certain  town,  perhaps  because 
the  man  already  there  prefers  dealing  else- 
where, or,  as  is  quite  possible,  he  has  been 
put  there  by  another  firm.  Being  first  on 
the  field  he  is  working  into  a  fair  state.  Well, 
our  wholesale  friends  will  start  a  man  there, 
when  he  has  little  or  no  capital  of  his  own. 
Whether  he  succeeds  or  not  bothers  them 
but  little.  All  he  is  for  is  to  buy  from  them 
and  sell  if  he  can,  but  buy  anyway.  They  fit 
him  out  with  a  fair  stock,  and  to  secure  them- 
selves from  loss  take  a  chattel  mortgage  for 
the  full  amount  of  his  first  bill.  Handling, 
35  be  must,  some  goods  in   other  lines,  he 


buys  to  a  limited  extent  from  other  whole- 
salers, and  probably  carries  a  stock  of$3,ooo, 
while  his  mortgage  is  $2,500.  He  buys 
subsequently  as  far  as  possible  from  the  firm 
who  started  him,  and  hearing  little  about 
other  quotations  and  being  under  a  compli- 
ment to  them,  he  is  not  likely  to  question 
prices,  and  in  all  probability  pays  from  five 
to  ten  per  cent,  more  for  his  goods  than  he 
would  have  to  were  he  free  to  purchase  where 
he  chose.  He  is  thus  at  a  manifest  disad- 
vantage to  his  competitor  unless  he  too  is 
similarly  situated.  In  order  to  secure  his 
share  of  the  trade  in  the  town  he  will  cut 
prices  finer  than  the  other  man  has  had  to 
do  hitherto.  Then,  working  on  too  small  a 
margin  and  giving  credit  indiscriminately, 
he  finds,  after  being  in  business  for  a 
couple  of  years,  that  he  has  made  no 
headway,  his  expenses  having  eaten 
away  all  of  his  profits.  His  chattel 
mortgage  is  renewed,  however,  the  amount 
being  probably  increased  to  say  $2,800. 
During  the  past  he  has  managed  to  pay  fairly 
weli,  outside  of  his  principals,  who  are  of 
course  quite  lenient  with  him,  and  he  now 
enjoys  some  credit.  His  stock  and  accounts 
he  values  at  $3,500,  and  are  worth  $3,000, 
while  his  liabilities  are  $3,400.  Although  in- 
solvent he  can  continue  for  a  while,  and 
does  so  until  the  mortgagees  think  it  time  to 
wind  him  up.  They  demand  payment  and 
he  is  forced  to  assign.  His  estate  does  not 
realizequite  sufficient  to  satisfy  the  mortgage, 
but  the  mortgagees  are  well  paid  and  will 
probably  give  the  man  a  situation  or  start 
him  afresh  in  another  place.  The  outside 
creditors  as  usual  get  nothing.  The  mis- 
chief this  little  man  has  worked  in  his  short 
career  is  enormous.  Some  who  were  un- 
fortunate enough  to  sell  him  goods  will  lose 
a  few  hundred  dollars,  and  consider  him 
anything  but  an  honest  man.  But  this  is 
not  all.  The  other  dealer  in  the  town,  who 
had  always  done  a  fairly  lucrative  business 
before,  has  been  almost  if  not  quite  ruined 
by  the  competition  of  this  irresponsible  op- 
position, and  it  may  be  that,  after  losing  all 
his  own  money  and  struggling  against  the 
inevitable  for  a  year  or  more,  he  too  has  had 
to  meet  his  creditors,  and  they  also  must  be 
numbered  amongst  those  who  have  lost 
money  through  this  ill-advised  piece  of 
business. 

Of  course  it  is  only  natural  that  large 
creditors  should  desire  some  security,  and 
as  long  as  it  is  lawful  nobody  can  blame 
them  for  insisting  on  it.  Still  it  would  be 
more  in  the  interest  of  the  general  trading 
public  if  this  security  were  given  in  the 
shape  of  a  mortgage  on  something  outside 
the  business  and  which  he  owned  before  he 
started.     It  would  be  better  still  if  the 

SECURITY   WERE  NOT  GIVEN 

at  all.  This  is  just  where  the  cash  system 
would  remedy  the  whole  evil,  the  liabilities, 
as  stated  above,  being  so  much  smaller  that 
no  merchant    could    need   to  ask  security. 


HARDWARE 


But  even  as  things  are  at  present,  why  should 
any  particular  firm  have  security  ?  Although, 
as  I  have  already  said,  it  is  only  natural  that 
large  creditors  should  desire  it,  it  does  not 
follow  that  they  should  have  it.  They  may 
argue  that  as  they  stand  to  lose  a  large  sum, 
they  should  be  protected ;  but  while  this  may 
be  correct,  is  it  not  also  true  that  the  largest 
creditors  are  in  nearly  every  case  the  firm 
with  whom  the  bankrupt  has  dealt  mostly  ? 
Having  reaped  the  profits  of  the  largest  busi- 
ness, are  they  not  in  a  position  to  lose  just 
as  large  a  proportion  of  the  shortage  in  the 
estate  ?  Let  us  take  an  example  :  A  store- 
keeper buys  from  A,  B  &  Co.  $1,000  worth 
per  year,  and  from  C  &  D  $500  worth. 
After  being  in  business  for  some  time  he  fails, 
owing  A,  B  &  C  $600  and  C  &  D  $300. 
The  former,  if  not  secured,  may  think  them- 
selves martyrs,  but  considering  the  account 
all  through,  supposing  the  percentage  of 
profits  to  be  even,  who  has  lost  or  made  the 
most  after  all  ? 

So  far  I  have  treated  the  question  chiefly 
from  the  wholesalers'  point  of  view,believing 
that  the  matter  lies   very  largely  with  them. 

THEY  HAVE  THE  KEY 
to  the  position.  No  man  can  start  in  busi- 
ness without  consulting  them  in  some  way, 
and  they  can  encourage  or  discourage  as 
they  see  fit,  any  start  or  extension  that  does 
not  promise  to  be  successful.  There  should 
be  on  their  part  less  jealousy  and  more  co- 
operation and  good  feeling  th^n  at  present 
exists.  Let  one  firm  enquire  of  another  as 
to  their  opinion  of  So-and-so,  and  let  those 
asked  give  an  honest  reply,  and  everybody 
will  know  better  how  to  go  about  their 
business  in  opening  new  accounts. 

A   WORD   WITH   RETAILERS. 

Now  for  a  word  with  retailers.  Before 
commencing  business  consider  well  what  an 
undertaking  you  are  attempting.  Don't 
start  till  independent  of  assistance.  Be  sure 
you  have  the  capital  required,  so  that  you  can 
pay  cash  for  what  you  want  and  bid  defiance 
to  the  wholesaler  who  may  make  offers  of 
unlimited  credit  in  exchange  for  security. 
Having  started  by  paying  cash,  continue  to 
do  so,  insisting  on  the  lowest  prices  and 
best  possible  discounts  at  all  times.  Never 
rest  satisfied  with  one  firm's  quotations,  but 
study  well  the  prices  current  as  given  in 
trade  journals,  verifying  them  before  order- 
ing any  quantity  of  goods.  Of  course,  this 
might  be  carried  too  far,  and  prove  a  hind- 
rance rather  than  a  help,  but  a  g'eat  deal 
can  be  lost  by  indifference  and  carelessness 
in  this  respect.  Do  not,  however,  spread 
your  trade  too  largely.  Having  assured 
yourself  of  the  honesty  and  good  intentions 
of  one  or  two  firms,  confine  yourself  as  much 
as  possible  to  them,  always  watching  prices, 
etc.,  for  fear  of  mistakes. 

NEVER  OVERSTOCK  ; 
but  don't  allow  yourself  to  run  out  of  goods 
that  are  constantly  being   asked  for.     Tra- 
velers will   call   sometimes,  perhaps,  with  a 


new  article  that  they  report  as  selling  like  hot 
cakes.  At  such  a  time  the  drummer  will 
advise  you  to  take  a  gross,  but  you 
will  do  well  to  order  two  dozen  instead, 
so  as  to  find  if  it  is  going  to  take  well 
in  your  town.  Watch  the  demand  for 
goods,  and  if  possible  keep  a  memorandum 
book  that  will  show  you  how  much  of  a 
certain  article  you  sell.  This  will  help  you 
when  ordering  fresh  supplies,  and  you  will 
thus  be  able  to  steer  clear  of  dead  stock, 
which  has  often  proved  such  a  millstone 
round  the  necks  of  dealers. 

DON'T  ALLOW  GOODS  TO  ACCUMULATE. 

If  you  find  an  article,  of  which  you  have 
quite  a  stock,  does  not  go  off  well,  make  a 
push  and  get  rid  of  it  even  at  the  slightest 
advance  on  cost.  Although  you  get  no  pro- 
fit on  it,  you  make  room  for  something  else 
that  will  sell  and  get  your  money  back  to  in- 
vent in  that  something  else.  Keep  your 
store  clean  and  attractive,  and  always  treat 
your  customers — small  as  well  as  large — 
with  courtesy. 

don't  drive  away  trade 
by  arguing  on  politics  or  other  knotty  sub- 
jects. If  you  can,  do  a  strictly  cash  busi- 
ness. If  it  is  not  possible  to  confine  yourself 
to  cash  transactions,  be  very  careful  who  you 
credit  and  look  well  after  your  collections. 
When  you  give  a  customer  goods  without 
payment,  tell  him  what  time  you  will  allow, 
and  then  see  that  he  pays  in  that  time. 

be  economical  in  living, 
and  learn  early  what  your  profits  are,  so 
that  you  may  not  be  in  danger  of  living 
right  up  to  or  beyond  them.  Every  year 
that  you  spend  less  money  than  you  make 
you  are  adding  to  your  capital,  while, 
on  the  other  hand,  if  you  allow  your- 
self to  spend  more  than  your  income, 
you  are  just  as  surely  decreasing  it. 
As  capital  is  generally  almost,  if  not 
entirely,  used  either  in  stock  or  accounts, 
any  decrease  is  apt  to  pinch  a  little,  and 
you  will  find  it  necessary  to  take  longer 
time  on  your  purchases.  This  is  the  be- 
ginning of  failure  in  many  cases.  The  ces- 
sation of  cash  payments  attracts  the  notice 
of  those  from  whom  you  buy,  and  your  prices 
are  not  cut  so  fine  as  formerly.  Then  you 
lose  your  discounts,  and  so  decrease  your 
profits  agaiD,  and  as  it  is  not  so  easy  to 
reduce  your  expenses,  your  capital  is  drawn 
upon  every  year  and  disappears  by  degrees, 
until  at  length  you  have  to  acknowledge 
yourself  a  bankrupt.  The  old  adage,  "  Hon- 
esty is  the  best  policy,"  is  another  good 
thing  to  remember  and  live  up  to  in  your 
dealings  with  those  you  buy  from  as  well 
as  those  you  sell  to.  You  will  find  it  pay  in 
the  long  run,  although  at  times  it  may 
seem  otherwise. 

Strict  adherence  to  these  few  rules,  and 
careful  avoidance  of  the  pitfalls  I  have  men- 
tioned, will,  I  think,  do  much  to  reduce  the 
number  of  failures  in  this  particular  line  of 
trade  at  least. 


FAST  ATLANTIC  SERVICE. 

A  RETURN  comprising  all  the  depart- 
mental papers  in  connection  with 
the  proposed  fast  Atlantic  service 
was  laid  on  the  table  of  the  House  on  Wed- 
nesday. It  appears  that  Mr.  Huddart's  pro- 
posal is  to  float  a  company  with  a  capital  of 
two  million  pounds  sterling,  which  shall 
operate  jointly  the  Atlantic  and  Pacific  servi- 
ces. Four  vessels  of  a  tonnage  of  from 
eight  to  ten  thousand  are  to  be  placed  on  the 
Atlantic  service.  Their  speed  is  to  be  twenty 
knots  per  hour.  On  the  Pacific  service  two 
new  vessels  are  to  be  placed,  the  subsidy  for 
which  is  one  hundred  and  twenty-five  thou- 
sand dollars.  The  subsidy  for  the  Atlantic, 
as  agreed  upon  between  the  parties,  is  to  be 
seven  hundred  and  fifty  thousand  dollars. 
The  Dominion  Government  agrees  to  guar- 
antee the  interest  on  the  debenture  issue  of 
a  million  and  a  half  pounds,  at  four  per  cent., 
for  twenty  years,  and  to  renew  the  contract 
at  the  end  of  ten  years,  both  conditions  being 
contingent  upon  the  service  being  to  the 
satisfraction  of  the  Government.  Mr.  Hud- 
dart,  in  reply  to  a  query  from  Mr.  Mac- 
kenzie Bowell,  cabled  that  the  steamers 
which  it  was  proposed  to  place  on  the  Atlan- 
tic service,  would  have  a  cold  storage  capa- 
city of  four  thousand  quarters  of  beef  in  a 
chilled  condition,  or  the  equivalent  of  one 
thousand  head  of  cattle.  All  the  agreements 
and  conditions  set  forth  in  this  correspon- 
dence as  having  been  arrived  at  between  the 
Dominion  Government  and  Mr.  Huddart 
await,  of  course,  the  sanction  of  Parliament 
before  they  can  take  practical  shape. 


RESTRICTED  CREDIT. 

ANNOUNCEMENTS  are  repeatedly 
appearing  in  the  trade  press  testify- 
ing to  the  general  tendency  that 
prevails  towards  an  improvement  in  the 
credit  system.  Iron  Age  in  commenting 
upon  this  tendency  remarks  that  the  depres- 
sion in  business  should  not  be  viewed  by  the 
retail  trade  as  an  unmitigated  evil  having 
no  redeeming  features.  It  has  taught 
many  lessons  from  which  additional  pros- 
perity should  result  when  entering  upon  the 
period  of  prosperity  which  is  looked  for  in 
the  near  future.  Recent  circumstances  have 
necessitated  a  more  conservative  method  of 
conducting  business,  resulting  in  cutting 
down  expenses,  carrying  more  limited  but 
possibly  better  assorted  stocks,  and  a  dimin- 
ution in  the  amount  of  credit  asked  and  ex- 
tended. The  stress  of  necessity  has  been 
felt  by  the  merchant  and  has  given  back- 
bone when  refusing  credit  to  customers  who 
were  known  to  be  poor  pay,  or  who  would 
have  to  be  carried  indefinitely.  The  present 
is  undoubtedly  an  auspicious  time  to  follow 
up  the  practice  of  restricting  credit,  and 
thereby  get  nearer  to  a  cash  basis  of  selling 
and  buying  ;  if  not  to  abolish  the  credit 
system  altogether.  Customers  and  merch- 
ants have  become  somewhat  accustomed  to 
the  altered  conditions  in  business,  and  this 
opportunity  which  has  been  so  dearly  pur- 
chased should  not  be  recklessly  thrown 
away. 


HARDWARE 


A  LIST  OF  NOVELTIES. 

HS.  HOWLAND,  SONS  &  CO.,  are 
placing  upon  the  market  several 
•  novelties,  cuts  of  which  are  sub- 
mitted. The  No.  40  Mincing  Knife,  illus- 
trated, has  more  cutting  surface  than  the 
ordinary   straight    blades.     The  blades  can 


The  No.  40  Mincing  Knife. 

be  removed    very    easily  when    they    need 
sharpening  or  cleaning. 

The  Sensible  Can  Opener  is  claimed  by 
its  makers  to  be  the  only  perfect  universal 
can  opener  in  the  market.  It  will  open  cans 
of  any  size  or  shape,  cuts  the  top  entirely  off 
and  turns  the  tin  outwards,  which  is  import- 
ant for  canned  meats,  fish,  or  jelly,  as  the 
contents  can  be  turned  out  in  a  solid  mass. 


Sensible  Meat  Hammer. 

The  blades  are  made  of  the  best  steel  and 
oil  tempered.  One  of  these  can  openers 
will  last  a  life  time. 

The  Sensible  Ice  Tool.  This  article  is  a 
combination  of  an  ice  pick,  chisel,  pulverizer, 
and  hammer,  and  for  either  of  the  purposes 
it  is  a  veiy  superior  tool.  The  points  are 
made  of  tempered  steel. 

Sensible  Meat  Hammer.     This  is  a  useful 


invention  for  making  meat  tender,  has  an 
indented  face  for  puncturing  sinews,  and  a 
steel  knife  for  cutting  meat  and  bone. 

The  Sensible  Vegetable  Masher  and 
Kettle  Tilter.  There  has  not,  it  is  claimed, 
been  an  aiticle  introduced  in  the  kitchen  in 
years  that  has  as  many   points  of   practical 


The  Sensible  Can  Opener. 

value  to  the  house  keeper  for  the  amount  in- 
vested as  this  one.  The  "Sensible"  is  as 
great  an  improvement  over  the  wire  masher 
as  that  was  over  the  old  wood  masher,  as  it 
does  the  work  cleaner  and  better,  and  im- 
proves the  quality  of  the  vegetables  wonder- 
fully, as  all  the  lumps  are  taken  out ;  and 
soggy  vegetables  can  be  made  light  and 
delicious  by  the  use  of  this  article.  The 
Tilter  attachment  will   save   the  chance  of 


Combined  Pot  Chain  and  Scraper. 

burning  or  scalding  the  hands.  It  is  made 
of  malleable  iron  and  well  tinned. 

Combined  Pot  Chain  and  Scraper.  The 
cut  shows  the  different  ways  in  which  this 
article  can  be  used  for  washing,  scouring,  or 
scraping  pots,  kettles,  griddles,  frying  pans, 
or  bake  tins. 

Sensible  Rat  Trap  No.  20.  The  No.  20 
trap  is  unexcelled  for  catching  rats,  mink, 
muskrats,  rabbits,  or  any  game  of  like  size. 
The  No.  20  is  specially  designed  as  a  rat 
trap,  and  as  a  rat  trap  it  cannot  be  excelled. 

The  above  are  articles  which  it  is  claimed 
will  yield  the  hardware  trade  good  profits. 


SHIP    BUILDING    IN  THE  STATES. 

The  records  of  the  Bureau  of  Navigation 
show  that  during  the  first  three  quarters  of 


The  Sensible  Ice  Tool. 
the  present  fiscal  year  there  was  built  in  the 
United  States,  and  officially  numbered,  339 
wooden  sailing  vessels  of  24,271  tons,  and 
221  wooden  steam  vessels  of  29,948  tons. 
During  the  same  period  3  iron  or  steel  sail- 
ing vessels  were  built  of  4,749  tons,  and  27 
iron  or  steel  steam  vessels  of  26,920  tons. 
These  sailing  vessels  aggregated  342  in 
number,  and  29,021  tons  in  measurement. 
The  steam   vessels  aggregated   248  in  num- 


Sensible  Rat  Trap. 

ber,  and  measured  56,869  tons.  The  entire 
number  of  vessels  built  and  numbered  was 
590,  the  tonnage  being  85,890.  No  unrigged 
vessels  were  included  in  the  above  state- 
ment. 


Manufactured  coke  was  tried  recently  as 
a  smokeless  fuel  on  board  the  steam  yacht 
"  Comet  "  at  Baltimore.  The  vessel^made 
an  experimental  run  under  steam  generated 
by  this  fuel,  the  experiment  proving  most 
successful.  The  run  was  made  as  far  as 
Fort  Carroll  and  demonstrated,  itis  claimed, 
that  coke  when  properly  prepared  is  a  per- 
fectly smokeless  fuel  and  of  extraordinary 
steam  producing  power.  The  naval  authori- 
ties at  Washington  are  inquiring  into  the 
matter  and  special  experiments  are  likely  to 
be  undertaken  as  to  the  value  of  coke  for 
use  in  war  vessels. 


HARDWARE. 


ELECTRICITY  FOR  MILLS. 

The  progress  of  science  is  as  rapid  as  it  is 
wonderful.  With  the  discovery  of  electricity 
a  new  field  of  scientific  research  was  opened 
out,  but  the  early  students  of  this  marvellous 
force  could  little  have  thought  of  the  extra- 
ordinary developmants  of  which  it  is  capable, 
and  even  we,  in  the  last  decade  of  the  nine- 
teenth century,  wonderful  as  is  what  has  al- 
ready been  accomplished,  may  yet  be  but  on 
the  brink  of  further  discoveries  which  will 
far  eclipse  the  results  of  all  previous  re- 
search. At  a  meeting  of  the  Cleveland  In- 
stitute of  Engineers,  held  at  Middlesborough 
on  Monday  night,  an  able  supplementary 
paper  on  the  motive  power  of  electricity  as 
applied  to  rolling  mills  and  other  classes  of 
machinery  was  read  by  Mr.  Bigge,  New- 
castle, who  claimed  many  advantages  for 
the  direct  application  of  electric  power  as  com- 
pared with  the  use  of  steam  driven  shafting. 
An  interesting  discussion  followed  the  read- 
ing of  the  paper,  and  Jeremiah  Head,  whose 
ability  as  an  engineer  is  well  known  and 
appreciated,  offered  the  somewhat  startling 
proposition  that  the  great  forces  of  the  Nor- 
wegian waterfalls  might  be  transmitted  to 
England  by  means  of  electric  cables,  and 
utilized  in  the  staple  industry  of  Teesside. 
The  suggestion  is  certainly  a  bold  one,  but 
the  possibilities  of  the  future,  judging  from 
what  has  been  achieved  in  the  past,  are  of 
such  a  magnitude  that  even  the  present  gen- 
eration may  yet  see  the  great  forces  which 
are  now  running  to  waste  in  the  mountains 
of  Norway  and  Sweden  brought  into  sub- 
jection for  the  benefit  of  man  and  the  ex- 
tension of  civilizing  influences  throughout 
the  world.— Ironmonger,  June  2nd. 


ORIGIN  OF  LOCOMOTIVE  WHISTLE 

When  the  locomotive  was  first  built,  ex- 
plains an  English  paper,  and  began  to  trun- 
dle their  small  loads  up  and  down  the  new- 
ly and  rudely  constructed  railways  of  Eng- 
land, the  country  roads  were  for  the  most 
part  crossed  at  grade,  and  the  engine  driver 
had  no  way  of  giving  warning  of  his  approach 
except  by  blowing  a  tin  horn.  This  horn, 
as  may  be  imagined,  was  far  from  being 
sufficient  warning.  One  day,  in  the  year 
1833,  a  farmer  of  Thornton  was  crossing  the 
railroad  track  on  one  of  the  country  roads 
with  a  great  load  of  eggs  and  butter.  Just 
as  he  came  out  upon  the  track  a  train  ap- 
proached. The  engine  man  blew  his  tin 
horn  lustily,  but  the  farmer  did  not  hear 
it.  Eighty  dozen  of  eggs  and  fifty  pounds 
of  butter  were  smashed  into  an  indis- 
tinguishable, unpleasant  mass,  and  mingled 
with  the  kindling  wood  to  which  the  wagon 
was  reduced.  The  railway  company  had  to 
pay  the  farmer  the  value  of  his  50  pounds  of 
butter,  his  960  eggs,  his  horse,  and  his 
wagon.  It  was  regarded  as  a  very  serious 
matter,  and  straightway  a  director  of  the 
company,  Ashlen  Bagster  by  name,  went  to 


Atton  Grange,  where  George  Stephenson 
lived,  to  see  if  he  could  not  invent  some- 
thing that  would  give  warning  more  likely 
to  be  heard.  Stephenson  went  to  work  and 
the  next  day  had  a  contrivance  which,  when 
attached  to  the  engine  boiler,  and  the  steam 
turned  on,  gave  out  a  shrill,  discordant 
sound.  The  railway  directors,  greatly  de- 
lighted, ordered  similar  contrivances  at- 
tached to  all  the  locomotives,  and  from  that 
day  to  this  the  voice  of  the  locomotive 
whistle  has  never  been  silent. 


AN  IMPROVED   EMERY   WHEEL. 

The  manufacture  of  emery  wheels  by  an 
improved  process  is  announced  by  a  con- 
temporary. The  matrix  which  binds  tke 
emery  particles  together  has  in  this  case  re- 
ceived special  attention,  the  materials  used 
being  calculated  to  produce  a  much  more 
compact  and  perfect  tool  than  heretofore.  A 
mixture  is  made  of  German,  or  other  soft 
glass,  with  a  small  proportion  of  a  metalicide, 
such  as  lead  oxide,  which  possesses  the 
property  of  reducing  the  fusing  point  of  the 
glass.  The  emery  is  thoroughly  moistened 
with  water,  so  that  the  surface  of  every 
particle  shall  be  damped,and  it  is  then  added 
to  the  binding  mixture  and  its  constituents 
perfectly  incorporated  one  with  another.  A 
suitable  amount  of  the  mixture  is  rammed 
into  a  metallic  mould  which  is  made  into 
the  shape  intended  for  the  tool,  and,  after 
being  tightly  pressed  together  with  plates, 
the  mould  and  its  contents  are  exposed  to 
the  heat  of  the  furnace,  raised  to  such  a  de- 
gree as  will  fuse  the  binding  material,  and 
the  mould  is  afterwards  placed  in  an  an- 
nealing furnace,  so  that  the  cooling  shall  go 
on  gradually.  It  is  found  that  the  metallic 
mould  contracts  more  quickly  than  its  con- 
tents,'and,to  prevent  any  injury  to  the  wheel, 
the  mould  is  divided  into  two  parts,  these 
be:ng  connected  by  adjustable  screws. 


THE  GAS  STOVE  TRADE. 

It  is  a  fact  beyond  the  reach  of  contro- 
versy, says  American  Attizan,  that  the  hard- 
ware trade  have  allowed  the  gas  companies 
to  take  far  too  decided  a  lead  in  the  sale 
and  hire  of  gas  stoves.  The  reasons  which 
led  the  companies  to  embark  in  this  branch 
are  too  well  known  to  need  discussion. 
They  wanted  to  push  the  day  sale  of  gas, 
and  it  must  be  confessed  they  have  suc- 
ceeded in  their  aim.  Most  of  them  have  a 
sale  and  hire  department,  aud  most  of  them 
would  be  very  pleased  to  get  rid  of  the  nui- 
sance and  losses  involved  in  the  hiring  sec- 
tion. If  it  is  true  of  any  large  proportion, 
it  is  pretty  obvious  that  the  situation 
is  peculiarly  favorable  for  a  decided 
forward  movement  on  the  part  of 
hardware  dealers.  There  are  three  al- 
ternatives ripe  for  the  adoption  of  the  gas 
companies.  They  may  cease  entirely  to  sell 
or  hire  ;  they  may  cease  selling,  but  continue 


hiring  ;  or  they  may  continue  to  both  sell 
and  hire,  but  do  both  on  a  basis  which  would 
be  fair  to  the  trade.  If  hardware  men  as  a 
body  would  undertake  to  go  into  the  gas 
stove  branch  fully  and  adequately,  the  gas 
companies  would  be  disposed  to  make  an 
arrangement  which  would  be  fair  to  all  the 
parties  concerned,  and  which  probably  would 
give  a  matked  impetus  to  the  sale  of  gas 
heating  and  cooking  appliances. 


CEMENT  FOR  STEAM  JOINTS. 

A  cement  of  specially  valuable  properties 
for  steam  pipes,  in  filling  up  small  leaks, 
such  as  a  blow  hole  in  a  casting,  without  the 
necessity  of  removing  the  injured  piece,  has 
been  compounded, accordinglo  an  exchange. 
The  cement  in  question  is  composed <of  five 
pounds  of  Paris  white,  five  pounds  of  yellow 
ochre,  ten  pounds  litharge,  five  pounds  red 
lead,  and  four  pounds  black  oxide  manga- 
nese, these  various  materials  being  mixed 
with  great  thoroughness,  a  small  quantity  of 
asbestos  and  boiled  oil  being  afterwards 
added.  The  composition,  as  thus  prepared, 
will  set  hard  in  from  two  to  five  hours,  and 
possess  the  advantage  of  not  being  subject 
to  expansion  and  contraction  to  such  an  ex- 
tent as  to  cause  leakage  afterwards,  and  its 
efficiency  in  places  difficult  of  access  is  of 
special  importance. 


AN  INTELLIGENT  CLERK. 

"  Got  any  cow  bells  ?"  asked  a  farmer, 
stepping  into  a  hardware  store. 

"  Yes;  step  this  way." 

"  Those  are  too  small.  Haven't  you  any 
larger  ? "  asked  the  farmer,  after  he  had  in- 
spected some  small  cow  bells. 

"  No,  sir  ;  all  the  largest  ones  are  sold." 

Rusticus  started  off,  and  got  as  far  as  the 
door,  when  the  clerk  called  after  him. 

"  Look  here,  stranger,  take  one  of  these 
bells  for  your  cow,  and  you  won't  have  half 
the  trouble  in  finding  her,  for  when  you  hear 
her  bell  you  will  aKvays  know  she  can't  be 
far  off.  If  you  were  to  buy  a  big  bell  that 
can  be  heard  a  long  distance,  you  would 
have  to  walk  yourself  to  death  finding  the 
cow." 

The  farmer  bought  the  bell.— Ex. 


L.  A.  Morrison,  of  the  Soho  iron  works, 
Toronto,  is  in  town  this  week.  Mr.  Morri- 
son is  a  former  resident  of  this  county,  hav- 
ing been  born  in  Dummer  and  educated  in 
the  high  school  here. — Register,  Norwood. 

W.  A.  Lyndon,  an  Uttotexeter,  Eng., 
hardware  dealer,  has  this  bright  and  effect- 
ive little  advertisement  in  his  local  paper: 

Where  can  I  get  a  first-rate  spade  ? 
A  man,  a  gardener  by  trade, 
L,ast  year  on  me  this  question  pressed ; 
You'll  find,  said  I,  Lyndon's  are  best. 
Now  he  has  worn  it  bright  as  gold, 
Digging  is  not  half  so  hard  I'm  told  ; 
Oh"!  gardeners  all,  mind  what  you  buy, 
Nor  rest  content  till  one  you  try. 


HARDWARE. 


H.  S.  HOWLAND,  SONS  &  CO. 

WHOLESALE    HARDWARE 

37  Front  Street  West         -       Toronto 


p 


Scythes,  Forks, 
Hoes,  Rakes, 
Manure  Drags, 
Snaths,  Cradles, 


Horse  Pokes, 

Handles, 

Post  Hole  Augers, 

Fence  Wire  and  Plyers, 


Spades,  Shovels, 
Lawn  Mowers, 
General  Hardware, 
Etc.,  Etc. 


ORDERS     FILLED     PROMPTLY 


ENCLI5H  ENAMEL  v  HARNESS  OIL 
TOP  DRESSllMC 

Equal  to  any  in  the  world. 


In  screw  top  cans,  ]/2  pints, 
pints  and  quarts. 


SANDERSON    PEARCY   &  CO.  1 30  to  138  Bay  Street  TORONTO 


A  LARGE  TROPHY  CUP. 

The  Toronto  Silver  Plate  Co.  are  manu- 
facturing to  order  for  the  American  Dunlop 
Tire  Co.  what  will  probably  be  the  largest 
prize  cup  produced  on  this  continent.  It 
stands  6  feet  7  inches  in  height;  the  diameter 
of  base  is  4  feet.  It  is  of  a  purely  Greek 
character  and  design.  The  temple  in  which 
the  wheel,  "  with  the  Dunlop  tire  attached," 
is  placed,  is  a  copy  of  an  ancient  Greek 
building.  The  lion  at  either  corner  signifies 
courage,  of  which  he  is  the  fitting  emblem. 
The  branches  at  each  side  are  composed  of 
the  well-known  Acanthus  leaf,  in  the  form 
of  a  scroll.  Upon  this  a  bicycle  and  man  is 
shown  in  the  act  of  traveling  easily  along. 
The  bicycles  and  men  are  perfect  miniature 
models  of  about  half  a  foot  in  height.  They 
are  the  only  modern  ornamentation  in  this 
design  from  base  to  apex.  The  character 
of  the  design  is  fully  2,000  years  old.  The 
shield  is  reserved  in  the  centre  of  base  for 
the  medallion  of  Mr.  Du  Cross.  The  me- 
dallion will  be  a  new  feature  in  trophy  orna- 
mentation, and  will  be  executed  by  Felix  L. 
Paris,  who  has  made  quite  a  name  for  him- 
self in  work  of  this  kind.     The  cup  upon  the 


top  of  the  temple  is  another  example  of 
Grecian  purity  and  design.  The  winged 
chariot  wheel  of  the  ancients  forming  the 
handles  is  an  adaptation  from  the  heathen 
mythology  by  the  ancients,  and  much  em- 
ployed by  them  in  ornamentation.  The 
figure  holding  out  a  wreath  to  the  happy 
victor  is  a  reproduction  of  the  celebrated 
winged  victory  found  and  excavated  from 
the  ruins  of  Pompeii  in  1823.  The  original 
is  now  in  the  Museum  of  Naples.  Hard- 
ware hopes  to  have  the  pleasure  of  illus- 
trating this  trophy  in  a  future  number. 


THE  LAWN  MOWER. 

Go  get  the  old  lawn  mower  out, 

And  polish  off  the  rust  ; 
Put  oil  in  all  the  little  holes, 

And  clean  out  all  the  dust. 

Do  all  you  can  to  soften  down 

That  irritating  click. 
And  sharpen  up  the  cutting  knives — 

You'll  need  it  pretty  quick. 

The  emerald  whiskers  on  your  lawn 

Will  soon  be  getting  long  ; 
The  exercise  of  trimming  them 

Will  make  your  muscles  strong. 

So  get  the  old  lawn  mower  out — 

But  make  this  little  mem.: 
Don't  ever  try  to  cut  your  grass 

Till  after  7  p.m. 

— Somerville  Journal 


THE  PREMIER  BICYCLE  TOWN. 

Birmingham,  according  to  Ironmonger, 
beats  the  record  in  cycle  production.  Last 
season  the  city  despatched  by  rail  66,000 
machines,  Coventry  64,000,  and  Wolver- 
hampton 40,000.  It  is  a  singular  fact  that 
Birmingham  did  not  outstrip  Coventry  until 
within  the  last  five  years,  and  now  the  hard- 
ware metropolis  not  only  takes  the  lead  as 
to  quantity,  but  in  regard  to  the  quality  of  its 
cycles  it  takes  very  high  rank  in  the  markets 
of  the  world. 

Works :  St.  Helens,  England 

Pilkington  Bros. 


MANUFACTURERS    OF 


Polished  Plate 


AND 


Window  Glass 

Bevelled  Plate  and  Mirrors,  Rolled 
Plate,  Ornamental  Cathedral,  etc. 

Depot :  Busby  Lane,  Montreal 


HARDWARE, 


BIDDING  FOR  WORK. 

THE  great  waste  of  time  and  labor  by 
the  unsuccessful  bidders  in  making 
estimates  of  cost  of  plumbing  work 
from  plans  and  specifications  is  a  matter  that 
is  receiving  increased  attention.  The  in- 
terest is  not  confined  to  any  one  locality, 
and  the  master  plumbers  of  New  York  in 
their  meetings  have  given  it  serious  con- 
sideration. The  reason  of  this  wasted  en- 
ergy is  easily  pointed  out,  for  there  are  a 
number  of  plans  of  buildings  that  are  open 
for  bids  at  the  present  time,  each  one  of 
which  finds  many  firms  ready  to  make  an 
estimate.  Architects'  offices  are  watched 
carefully  by  all  builders  who  have  ever  done 
any  work  for  them,  and  in  consequence  all 
plans  are  figured  on  by  many  different 
contractors.  As  in  oiher  lines,  builders 
devote  themselves  to  specialties,  but  not 
being  busy  at  the  present  time  they 
are  eager  to  be  employed  on  any 
character  of  work  ;  consequently,  an 
architect  who  has  had  as  many  as  20  or  30 
different  builders  working  for  him  is  now  be- 
sieged by  all  for  an  opportunity  to  figure  on 
each  set  of  plans  he  makes.  From  the  fact 
that  these  men  have  previously  been  devoted 
to  special  lines  of  buildings,  dwelling  houses, 
churches  or  factories,  as  the  case  may  be,  the 
sub-contractors  to  whom  they  apply  for  bids 
are  not  the  same  in  any  two  cases  ;  and, 
moreover,  three  or  four  bids  are  often  asked 
from  each  division  of  sub-contractors.  In 
this  way  it  will  readily  be  seen  that  as  many 
as  80  or  90  bids  might  be  made  for  a  piece 
of  work  which,  perhaps,  is  not  worth  over  a 
thousand  dollars. 

The  disposition  to  get  the  most  for  the 
money  in  these  times  is  shown  in  acase  which 
recently  transpired  in  an  architect's  office, 
where  over  20  bids  were  received  for  a  com- 
plete contract.  Latent  was. decided  to  reserve 
a  portion  of  the  work,  and  with  the  tabu- 
lated bids  exposed  to  the  contractors  they 
were  asked  to  make  amended  bids,  leaving 
out  a  specified  portion  of  the  work.  It  can 
readily  be  seen  that  the  highest  bidder  in 
making  an  amended  bid  under  such  cir- 
cumstances would  be  tempted  to  go  below 
the  figures  of  the  lowest  bidder.  Some  of 
the  contractors  refused  to  make  a  second 
bid,  and  others  say  they  will  never  again 
figure  on  plans  coming  from  that  office.  If 
a  job  is  of  any  considerable  size,  the  pre- 
paration of  an  estimate  will  occupy  the  time 
of  a  master  plumber  at  least  a  week,  if  he 
devotes  himself  to  it  alone  and  makes  a 
careful  account  of  the  cost,  and  assuming 
that  his  time  is  worth  but  a  little  more  than 
a  journeyman  plumber,  his  week's  labor 
would  amount  to  $30.  In  a  case  where 
there  would  be  seventy  different  plumbers 
making  an  estimate  for  such  a  contract,  it 
can  readily  be  seen  that  the  cost  of  the 
bids  furnished  would  be  about  $2,100,  which 
probably  would  be  more  than  the  price  of 
the    job,    to    say    nothing    of     the    profit. 


It  is  stated  that  in  making  bids  in  this 
way  the  reputation  of  a  plumbing  firm 
for  doing  excellent  work  in  the  most  careful 
manner,  and  with  only  first-class  materials, 
counts  for  nothing  ;  that  while  the  owner  of 
the  building  would  greatly  prefer  to  have 
none  but  men  in  whom  he  could  place  con- 
fidence figure  on  the  work,  the  system  per- 
mits men  who  are  incapable  and  unreliable 
to  figure  and  stand  an  equal  chance  of  secur- 
ing the  work.  Competition  was  asked  a 
short  time  since  for  the  plans  and  specifica- 
tions of  a  building  to  cost  $1,000,000,  for 
which  a  $50,000  prize  was  offered,  and,  as  a 
result,  189  competitors  took  part.  It  is  fair 
to  suppose  that  a  man  competent  to  draw  the 
plans  and  write  specifications  for  such  a 
building  would  occupy  at  least  one  month's 
time  in  the  work,  and  in  the  aggregate  189 
months  were  consumed,  or  1 5  years  9  months. 
It  is  also  fair  to  suppose  that  a  man  capable 
of  doing  such  work  would  be  worth  a  salary 
of  $3,000  or  $4,000  a  year,  at  a  low  estimate, 
or  $300  a  month,  which  makes  the  value  of 
the  time  for  working  out  these  plans  nearly 
$57,000.  The  prize  awarded  to  the  success- 
ful bidder  was,  as  stated,  $50,000,  which 
would  not  nearly  pay  for  the  time  spent  on 
the  plan. — Metal  Worker. 


METAL  WORK  IN  INDIA. 

THE  following  extract  from  the  "  Di- 
rectory of  Indian  Manufactures  "  for 
1894,  published  by  the  Indian  Textile 
Journal,  contains  some  interesting  informa- 
tion in  regard  to  the  brass  and  copper  works 
of  India  :  "  On  account  of  national  and  re- 
ligious customs,  brass  and  copper  vessels  for 
cooking,  eating,  or  drinking  are  to  be  found 
in  every  house,  and  the  workers  in  those 
metals  are  more  numerous  than  those  in  iron. 
The  hollow  ware  is  nearly  all  made  of  im- 
ported sheets,  which  are  hammered  and 
brazed  into  shape.  The  vessels  used  for 
cooking  are  tinned  inside.  Brass  founding 
is  generally  done  on  a  small  scale,  and  a 
good  deal  of  door,  window  and  other  furni- 
ture is  thus  made.  The  capital  towns  possess 
a  few  larger  foundries,  which  turn  out  rough 
hinges  and  other  articles  very  cheaply. 
Brass  hinges  are  much  used  in  India  on 
account  of  the  destructive  effect  of  the  mon- 
soon rains  upon  iron  hinges,  which  are  never 
oiled.  These  foundries  have  none  of  the  sys- 
tem by  which  labor  is  expedited  and  cheap- 
ened as  in  Europe  ;  gauges  and  templets 
are  unknown  and  accuracy  ignored.  A 
glance  at  the  import  lists  of  brass  work  alone 
would  show  that  a  well  organized  brass  fin- 
isher's shop  would  pay  a  better  profit  on  its 
capital  than  any  engineer's  work-shop. 
There  is  also  a  considerable  business  in 
hollow  ware  of  hammered  sheet  iron  most 
skilfully  riveted  and  bra2ed  together.  It  is 
much  more  durable  than  the  imported  gal- 
vanized iron  bucket.  The  whole  of  this 
work  is  cone  by  hand  labor,  Without  the 
assistance  of  any  stamp  or  press.     Machines 


were  once  tried  in  a  Bombay  workshop,  but 
as  the  inferior  sheet  used  would  not  bear 
the  process,  it  was  abandoned.  The  ex- 
perimenter did  not  know  that  better  sheets 
were  needed  for  stamping  than  for  working 
with  the  hammer.  Machinery  has  thus  been 
condemned  as  a  failure  for  this  particular 
purpose  in  Bombay." 


QUICK  WAY  TO  MATCH  LOCKS. 

Who  has  not  felt  the  inconvenience,  espe- 
cially when  very  busy,  of  having  to  find  a 
rim  lock  which  shall  match  an  old  one  ex- 
actly as  to  the  position  of  both  key-hole  and 
spindle-hole  ?  queries  "  Nemo  "  in  Hard- 
wareman,  Birmingham.  Parcel  after  parcel 
is  undone,  entailing  extra  and  really  need- 
less labor.  Here  is  a  grand  remedy,  avoid- 
ing the  plan  of  keeping  a  sample  lock.  Go 
through  your  stock,  selecting  the  best  value, 
and  sell  out  the  rest.  Then  get  an  exercise 
book  with  American  cloth  cover,  lay  the  out- 
side of  the  selected  locks  upward,  lay  a  leaf 
of  the  book  on  the  lock  and  carefully  rub 
along  the  outline  of  lock,  then  the  key-hole 
and  spindle-hole,  including  the  bushing  of 
each,  with  a  piece  of  heel  ball.  Write  on 
the  page  the  size,  price,  and  details  as  to 
bolts.  This  will  serve  for  right  or  left  hand 
locks,  and  instantly  shows  on  comparing 
what  will  suit  any  rim,  mortice,  or  dead  lock, 
and  is,  in  fact,  applicable  to  all  kind?. 


AN  IMPROVED  CYCLE  LAMP. 

We  hear  that  the  difficulty  of  getting 
ordinary  paraffin  oil  to  burn  satisfactorily  in 
a  cycle  lamp  has  at  length  been  surmounted 
says  Hardwareman,  Birmingham.  The  new 
cycle  lamp  is  built  on  the  central  draught, 
principle  and  gives  a  magnificent  light.  It 
is  named  the  "  Search-light,"  and  with  great 
appropriateness,  for  it  illuminates  the  path 
for  a  considerable  distance  ahead  of  the  ma- 
chine. The  lamp  is  beautifully  made  in 
brass,  and  will,  if  all  that  is  said  about  it  be 
true,  undoubtedly  be  very  extensively  sold. 
Benham  &  Froud,  Ltd.,  of  Chandos  street, 
Charing  Cross,  London,  W.C.,  have  under- 
taken the  wholesale  agency,  and  we  hope  in 
an  early  issue  to  report  with  regard  to  our 
tests  of  the  lamp. 

THE   CONSOLIDATED 

PLATE  GLASS 

COMPANY  OF  CANADA  (Limited) 


HEAD  OFFICE: 

73  and  75  Wellington  Street  West,  TORONTO 
BRANCHES: 

MONTREAL,  LONDON.  OTTAWA. 

338  St.  Paul  St. 

Frank  J.  Phillips,  Toronto,   President. 

Wm.  li.  Hobbs,  London,  1  Vico-Presidents 

Alex.  Ramsay,  Montreal,       /  vice-i  residents 

Correspondence  Solicited.  Estimates  Given 

Special  Discount  to  the  Trade 


HARDWARE 


Brandram  Bros.  &  Co. 


ROTHERHITHE,  LONDON,  ENG, 


v         B.  B.         u 

GENUINE 

WHITE  LEAD 


Manufacturers  of 

The 
Celebrated 

Brand 

B.B. 


aVMM*, 


V>"b.b."<P 

NO.  ONE 

WHITE  LEAD 


White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


For  samples  and  information  apply  to 


HENDERSON  &  POTTS 


Nova  Scotia  Paint  Works, 


Halifax,  N.S, 


Star 


Cyeles 


Are  a  recognized  thoroughly 

reliable  make  at  POPULAR     PRICES. 


They  embrace  the  best  procurable  workmanship  and 
material.  They  will  maintain  the  reputation  of  our 
Trade  Mark  and  give  full  and  lasting  satisfaction  to 
all  concerned.     They  comprise — 

PATH  RACERS      ROAD  RACERS 

"  Tourists'  "  Business  Wheels, 

Light,  Staunch  and  Graceful  Ladies'  Wheels. 


STAR  CYCLE  WORKS,  Wolverhampton. 


Canadian  Agents, 

A.  A.  Allan  &  Co. 

TORONTO,  ONT. 


ADAM  HOPE 
&  CO., 

Offer  for  Sal,  HAMILTON 

"Koneer"ui"Sloss" 

PIG   IRON 

These  are  fine  foundry  irons,  being  strong 

and  large  scrap  carriers. 
Also  all  the  well-known 

Scotch  Brands, 

Broken  Car  Wheels, 
and  Railway  Cast  Scrap. 


Window  Brushes 

Ceiling  Dusters 

Feather  Dusters 
Yard  and  Stable  Brooms 

All  Qualities  and  Prices. 
Orders  Filled   Promptly. 

CHAS.  BOECKH  &  SONS,  manufacturers,  TORONTO 


THE     BEST 

Lawn    Mower 

IN  THE  MARKET. 


Improved  for  1894. 

10K  in.  Wheel. 

12,  14,  16,  18  and  20  in. 


"> 


Patented  in  England  May  15H),  1S93 
"         "  Canada     "      29th,    " 
"  "  United  States  Dec.  12th,  1S93 


^O 


For  Sale  by  all  Wholesalers. 


Manufactured  by  .     .     .     . 

A.  R.  WOODYATT  &  CO. 

GUE^PH,  CANADA. 
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HARDWARE 


HANDLING  ELECTRICAL  GOODS. 

IN  considering  the  advisability  of  handling 
electrical  goods  in  connection  with  the 
hardware  business,  the  first  question  is, 
does  it  pay?  The  experience  of  the  writer 
is  that  it  does  pay  in  more  ways  than  one. 

In  the  first  place,  there  is  a  good  percent- 
age of  profit  on  the  amount  invested  ;  in 
fact,  as  good  as  on  any  line  of  special  or 
fancy  goods  usually  handled. 

In  the  next  place,  it  evinces  the  spirit  of 
enterprise  and  progress  that  should  obtain  in 
every  modern  hardware  establishment,  and 
shows  that  it  is  up  with  the  times. 

No  one  questions  the  value  of  this  reputa- 
tion in  a  business  house.  Energy,  a  com- 
plete stock  and  a  comprehensive  knowledge 
of  the  business  are  sometimes  more  profit- 
able in  the  long  run  than  cutting  prices. 

Provided  the  stock  is  not  too  large  and 
varied,  the  labor  attendant  upon  handling 
electrical  goods  is  imperceptible,  and  is  not 
worth  considering  in  the  discussion.  As  to 
space  required,  a  case  less  than  3  feet  square 
or  a  small  wall  space  is  ample  to  display  as 
large  a  variety  of  electrical  goods  as  it  is  de- 
sirable for  a  retail  house  to  handle.  Several 
of  the  manufacturers  in  this  line  have  pre- 
pared at  moderate  cost  just  such  a  display 
board  as  is  desirable.  Electricity  is  some- 
thing understood  by  few,  but  of  interest  to 
all,  and  such  a  display  always  attracts  at- 
tention. Many  persons  who  perhaps  had' 
•  no  idea  of  purchasing  anything  of  the 
sort,  or,  if  they  had  thought  of  it,  were  de- 
terred by  the  innpression  that  such  things 
cost  a  great  deal,  upon  learing  that,  say,  $3 
or  less  would  pay  for  a  complete  electric  bell 
outfit,  they  will  invest. 

The  remark  is  often  made  that  such  things 
will  do  for  people  of  means.  In  point  of  fact 
it  is  to  persons  of  moderate  means  and  with 
few  servants  that  such  conveniences  are  of 
the  greatest  value,  while  the  amount  of 
bother  avoided  by  the  use  of  a  simple  sys- 
tem of  electric  bells  and  speaking  tubes  has 
to  be  known  to  be  appreciated.  Of  course 
electrical  goods  will  not  sell  themselves  any 
more  than  other  goods  will,  so  it  rests  with 
the  salesman  to  appropriately  and  in  a 
pleasing  and  interesting  manner  call  atten- 
tion to  the  desirability  of  such  appliances. 
It  is  not  necessary  that  he  be  an  electrician 
in  even  a  very  limited  sense  of  the  term, 
although  some  knowledge  of  the  subject  is 
of  value,  and  can  be  very  easily  acquired  in 
this  electrical  age. 

It  is  of  great  importance  in  offering  such 
goods  not  to  claim  too  much.  Do  not  let 
the  desiie  to  make  a  sale  lead  you  to  convey 
the  impression  that  there  is  no  danger  of  a 
bell  getting  out  of  order,  or  of  a  battery  get- 
ting weak  or  giving  out.  Such  things  will 
happen,  and  it  is  well  to  call  attention  to  the 
fact  that  the  necessary  material  for  mainten- 
ance can  be  easily  and  cheaply  procured. 

Directions  frequently  accompany  the  out- 
fits furnished    by    manufacturers,  and   any 


person  of  average  intelligence  can  put  them 
in  operation. 

In  regard  to  installation,  if  there  is  an 
available  man  in  the  house  who  can  be  in- 
trusted with  the  work  it  would  add  to  the 
profits,  but  except  in  large  cities  it  would 
hardly  pay  to  keep  a  man  for  such  work 
alone.  In  every  community,  however  small, 
there  is  generally  some  handy  man  who  can 
do  such  jobs  for  a  moderate  consideration. 
There  are  two  technical  points  which  it  will 
not  be  out  of  place  to  mention  in  this  con- 
nection, a  neglect  of  which  has  given  mere 
trouble  than  anything  else  in  ordinary  do- 
mestic work.  These  are  neglect  in  splicing 
and  tacking  up  wires.  Insist  upon  long,  clean 
.  bright  and  tightly  twisted  splices,  covered 
with  insulating  tape,  and  never  under  any 
circumstances  let  one  staple  or  tack  be 
driven  over  two  wires.  Good  outfits  have 
often  worked  for  months  and  then  refused 
to  respond  to  the  strongest  battery  power 
simply  because  corrosion  had  ruined  a  loose 
or  uncovered  splice,  or  crossed  a  current 
where  one  tack  held  two  wires.  Sometimes 
plastering  has  to  be  torn  out  to  get  at  such 
work  or  new  wires  run  outside.  Such  care- 
lessness does  much  to  hurt  the  sale  of  elec- 
trical appliances. 

In  the  opinion  of  the  writer  the  hardware 
dealer  who  can  in  a  moderate  way  handle 
these  goods  to  advantage  will  do  well  to  con- 
fine himself  to  domestic  appliances  which 
may  almost  be  classed  as  house  furnishing 
goods.  The  heavier  articles  in  this  line,  such 
as  are  used  by  street  railways  and  electric 
lighting  stations,  can  be  left  to  houses  which 
handle  such  goods  exclusively.  Call  bells 
in  sets,  ready  packed  and  complete,  are  the 
best  sellers.  These  can  be  had  with  various 
styles  of  bells  and  pushes  or  pulls.  A  neat 
and  familiar  device,  and  one  which  appeals 
strongly  to  every  lady,  is  the  floor  push  to 
be  used  under  the  dining  table  for  communi- 
cating with  the  kitchen.  A  simple  code  of 
signals  makes  this  a  great  convenience. 

The  ordinary  annunciator,  for  indicating 
the  source  of  the  call,  is  a  familiar  appliance, 
and  is  so  moderate  in  price  that  it  can  be 
advantageously  handled.  A  careful  examin- 
ation of  the  catalogues  of  several  large  manu- 
facturers in  this  line  would  convey  very 
clear  ideas  of  the  many  domestic  uses  to 
which  this  great  servant  of  man  can  be  ap- 
plied. 

One  of  the  simplest  methods  of  illustrat- 
ing the  operation  of  ordinary  bells  is  to  have 
a  push  button  at  the  front  part  of  a  store 
and  a  bell  at  the  rear  or  some  distance 
away.  This  conveys  a  much  better  idea 
of  its  uses  than  when  the  button  and  bell 
are  both  attached  to  the  same  small  box. 

A  small  stock  is  all  that  is  needed,  as  it  is 
so  easy  in  these  days  of  rapid  transportation 
to  replenish. 

A  good  assortment,  although  perhaps  not 
complete,  would  include  the  following  : 
One-half  dozen  assorted  bell  sets  in  boxes. 


One-half  dozen  assorted  box  bell«=,  2^  to 
4  inches. 

One-half  dozen  extra  cells,  Leclanche  or 
other  good  battery  of  the  same  class. 

One  dozen  assorted  wood  pushes. 

One  dining  room  floor  push. 

One  floor  push  with  six  feet  of  extension 
cord  and  push  for  table. 

One  circuit  closer  to  use  in  connection 
with  an  old  style  door  bell  pull. 

Two  dozen  extra  zincs. 

Two  dozen  bags  sal  ammoniac. 

Ten  pounds  No.  20  annunciator  wire. 

One  two-point  annunciator. 

One  four-point  annunciator. 

One  pound  package  >£-inch  adhesive  tape. 

One  bronze  door  pull. 

One  24-inch  bell  hanger's  gimlet. 

Burglar  alarms  and  gas  lighting  may  be 
attempted,  but  as  they  require  a  greater 
amount  of  labor  and  technical  knowledge, 
and  are  more  liable  to  get  out  of  order,  had 
perhaps  better  be  omitted  by  the  average 
hardware  man. — W.  P.  Stewart  in  Metal 
Worker. 


HE'S  "BULLISH"  ON  PARIS  GREEN 

"  Do  you  know/'  remarked  a  wholesaler 
to  Hardware,  "  I  believe  there  is  going  to 
be  a  scarcity  in  Paris  green  this  season. 
Anticipating  that  the  season  would  not  be  a 
big  one,  there  were  not  so  many  import 
orders  as  usual  placed.  Now  stocks  through- 
out the  country  are  light,  there  not  being 
much  outside  what  is  in  domestic  manufac- 
turers' hands.  I  expect  to  see  prices  go  up 
much  higher  than  they  are  at  present." 


THE  SEASON'S  FENCE  WIRE  TRADE 

"  This  has  been  a  phenomenal  season  for 
fencing  wire,"  said  a  jobber  to  Hardware. 
"  Why  has  it  been  so  good  ?  To  my  mind 
it  is  (1)  because  we  had  an  early  spring, 
which  allowed  the  farmers  to  get  through 
their  seeding  earlier  than  usual,  and  then  (2) 
when  the  wet  spell  set  in  they  had  plenty  of 
time  to  devote  to  repairing  their  fences  in 
order  to  protect  their  crops.  Then  we  have 
already  sold  about  seventy  per  cent,  more 
fence  wire  plyers  than  we  did  the  whole  of 
last  season,  and  a  good  many  more  will  go 
out  yet." 


The  Ontario  Tack  Co. 

Manufacturers  of 

Wire  Nails 

TACKS,  SHOE  NAILS,  ETC. 


Hamilton. 


Ontario. 

SP 
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THE  TARIFF. 

The  Canadian  Tariff  Bill  having  passed 
Committee  of  the  Whole,  was  on  Friday  last 
taken  up  by  the  House,  and,  after  a  few 
changes  had  been  made,  was  read  a  first 
time. 

Some  of  the  changes  made  were  in  regard 
to  the  iron  list.     They  were  : 

Iron  or  steel  plates  or  sheets,  sheared  or 
unsheared,  hoop,  band,  strip  and  skelp  iron 
or  steel  sheared  or  rolled  in  grooves,  and 
iron  or  steel  of  all  widths  not  thicker  than 
No.  17  gauge,  n.e.s.,  $10  per  ton.  The  change 
is  merely  in  the  gauge,  No.  17  being  sub- 
stituted for  No.  16. 

Iron  or  steel  sheets,  iron  or  steel  hoops, 
bands  and  strips,  n.e.s.,  and  other  iron  or 
steel  of  all  widths,  sheet  iron,  common  or 
black  smoothed,  polished,  coated  or  galva- 
nized, and  Canada  plates,  No.  17  gauge  and 
thinner,  5  per  cent,  ad  valorem.  The  clause 
that  this  replaces  read  :  "  Iron  or  steel 
sheets,  hoops,  bands  and  strips,  or  other  iron 
or  steel  of  all  widths,  sheet  iron,  common 
or  black,  smoothed,  polished,  coated  or  gal- 
vanized, and  Canada  plates,  No.  17  gauge 
and  thinner,  5  per  cent,  ad  valorem." 

Mr.  Maclean  protested  strongly  against 
the  provisions  of  the  new  tariff  which  reduced 
the  duty  of  35  per  cent,  on  agricultural  im- 
plements to  20  per  cent.  He  said  that  no 
reduction  had  been  made  in  the  raw  material 
used  in  the  manufacture  of  these  machines, 
and  that  it  would  be  ruinous  to  the  business 
if  the  reduction  should  be  allowed  to  stand. 
He  asked  the  Government  to  re-impose  the 
old  duty,  but  it  has  not  yet  done  so. 


TO  MEND   BROKEN   ARTICLES. 

Shellac  cement,  according  to  an  exchange, 
is  made  of  two  parts  shellac  and  one  part  of 
Venetian  turpentine,  fused  together  and 
formed  into  sticks.  In  mending  glass  or 
china,  warm  the  latter  enough  to  melt  the 
stick  on  the  edges  of  the  piece  to  be  mended. 
Diamond  cement  is  also  used  for  mending 
glass,  china,  and  earthenware,  and  is  made 
by  adding  a  little  gum  ammoniac  to  isin- 
glass dissolved  in  weak  spirits.  Put  it  in  a 
bottle  and  keep  it  well  corked.  The 
handles  of  knives  and  forks  can  be  mended 
with  resin.  The  hollow  in  the  handles  is 
filled  with  powdered  resin,  the  iron  stock  is 
made  red-hot  and  thrust  into  the  handle, 
where  it  will  remain  firmly  fixed  after  it  has 
cooled.  Plaster  of  pans  should  be  kept  in 
every  household,  as  it  is  excellent  for  mend- 
ing lamp  stands,  spar,  bronze,  etc.  In  mend- 
ing a  lamp  which  has  become  loosened  from 
its  metal  socket,  thoroughly  wash  and  dry 
the  socket  and  the  reservoir.  Remove  the 
old  cement,  and  see  that  the  plaster  is  finely 
powdered.  Mix  it  with  water  until  it  be- 
comes the  consistency  of  thick  cream,  then 
line  the  socket  with  it  and  press  the  reser- 
voir into  its  place.  Remove  with  a  knife 
and  rag  any  plaster  that  has  overflowed,  and 
let  the  plaster  set  thoroughly  before  using 
the  lamp. 


isr:E]"wr 


Steel  Creamer  Tap 

ALL  PARTS  RETINNED 


Superior  to  Lead  taps 
and  much  cheaper. 


THOS.  DAVIDSON 


no. 

MONTREAL 


CEMENT 


FOR 

Bridges 

Cellars 

Cisterns 

Foundations 

Sewers 

Concrete 

Mill  Dams 


We   manufacture  the 


Thoroid  Cement 

Endorsed  and  used  by  the  leading  Architects,  Engineers, 
Builders  and  Contractors  Low  in  price;  High  in  quality  ; 
Always  fresh  ;  Always  reliable. 

Estate  of  John  Battle 


Thoroid,  Ont. 


The  Houghton 
Patent  Key 
Lock  Wrench 


■ 


Combines  strength,  simplicity  and  durability,  and  is  unequalled  for  ease  and  rapidity  of  adjust- 
ment.    Manufactured  in  a^l  sizes  by  THE  PARIS  TOOT,  MFG.  CO,  LTD.,  PARIS,  ONT. 


Liisten.. 


This  is  from  a 
Hardware    Merchant 


Dear  Sirs  : 

Before  handling  "Clauss"  Shears  and  Scissors 
my  trade  in  this  line  was  but  little.  1  now  sell  more 
scissors  than  all  the  other  stores  in  this  place  put 
together.  Parties  come  to  my  store  for  your  goods 
who  have  never  been  here  before.  Am  making  new 
customers  for  myself  by  it.  Fill  enclosed  order  at 
once.  Most  truly, 


For  discounts 
.   .  .  write 


Clauss  Shear  Co.,  Toronto 
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MONTREAL  MARKETS. 

Montreal,  June  15,  1894. 

HARDWARE. 

THOUGH  business  cannot  be  called 
active,  it  certainly  has  not  been  dull 
during  the  past  week,  for  a  fair  vol- 
ume of  trade  in  general  hardware  has  been 
accomplished  —  principally,  however,  for 
small  lots  of  material.  Cutlery  is  beginning 
to  look  up,  and  there  is  talk  of  higher  values 
on  table  cutleiy.  The  season  for  sporting 
goods  is  approaching,  and  this  is  having  its 
effect.  Warm  weather  has  had  a  beneficial 
effect  on  the  demand  for  wire  cloth  ;  also 
screen  doors  and  blinds.  Harvesting  tools 
and  lawn  mowers  have  shown  considerable 
activity.  Turpentine  is  firmer  in  its  ten- 
dency, and  English  cement  is  5c.  lower,  so 
that  it  cannot  be  said  that  the  week  has 
lacked  interesting  features. 

Wire — The  market  does  not  present  any 
new  feature?,  and  stocks  here  are  sufficient, 
as  makers  have  not,  as  those  up  West, 
suffered  through  the  American  coal  strike. 
Oiled  and  annealed  wire  are  the  lines  that 
have  the  most  call. 

Rope — The  rope  market  has  been  fairly 
active,  and  the  recent  advance  in  values  is 
well  maintained.  We  quote  :  Sisal,  7  to7^c. 
for  7-16  in.  and  upwards,  and  14c.  for  deep 
sea  line.  Pure  Manilla,  9%c.  for  7-16  and  up- 
wards, 6|^c.  for  smaller. 

Cutlery — The  movement  in  this  line  is 
of  fair  volume.  Jobbers  here  are  consider- 
ing the  advisability  of  a  general  advance  in 
the  value  of  table  cutlery,  as  according  to 
the  tariff  as  finally  brought  down  the  ad- 
vanced duty  will  be  collected  on  all  impor- 
tations dating  from  the  1st  March  last. 

Sporting  Goods— There  has  been  little 
change  in  sporting  goods,  but  ab  the  season 


for  them  approaches  they  are   beginning  to 
show  more  life. 

Cut  Nails — The  fact  that  some  of  the 
western  mills  have  been  closed  down  has 
benefited  makers  to  a  certain  extent  here. 
As  a  matter  of  fact,  however,  there  has  been 
little  improvement  to  the  market,  and  job- 
bers report  that  business  with  them  is  not 
particularly  brisk.  We  quote  as  before  : 
$1.80  to  $1.85. 

Wire  Nails — A  moderately  good  busi- 
ness is  doing  in  wire  nails.  Discounts  are 
unchanged. 

Horse  Nails — There  has  been  no  im- 
provement to  speak  of  in  horse  nails,  which 
rule  on  the  quiet  side.  The  basis  of  values 
is  the  same. 

Horseshoes  —  Trade  continues  quiet 
with  a  moderate  call  for  small  lots. 

Green  Wire  Cloth,  etc.— The  warm 
spell  is  having  a  decidedly  beneficial  effect 
on  the  demand  for  wire  cloth.  Screen  doors 
and  blinds  have  also  been  going  out  with  a 
considerable  degree  of  freedom  during  the 
week. 

Chain — Without  feature  and  business 
very  dull. 

Ware — A  fair  demand  for  Peerless  and 
white  ware  has  characterized  the  week  in 
this  line.  The  aggregate  volume  of  business 
is  not  large,  however. 

Tools — Both  harvesting  and  gardeners' 
tools  have  been  moving  to  a  fair  degree 
during  the  week.  The  demand  for  lawn 
mowers  has  kept  up  well  also. 

Plumbers'  Supplies— There  has  been 
no  striking  change  in  this  line  during  the 
week.     Business  continues  quiet. 

Lead  Pipe— Only  a  few  small  quantities 
are  moving  in  this  line. 

Builders'  Supplies— No  improvement 
is  noted  in  this  line,  and  it  does  not  look  now 


as  though    we    were  going  to  have  any  this 
summer. 

Hinges — There  is  a  fair  movement  in 
hinges,  principally  in  T  and  strap,  as  we 
have  reported  in  previous  letters. 

Tar,  Etc. — Business  has  been  rather 
more  active  in  this  line,  a  better  demand  be- 
ing to  note  for  small  lots  at  steady  prices. 
We  quote  :  Rosins,  $2.50  to  $5  as  to  brand; 
coal  tar,  $3  25  to  $3.71;  ;  cotton  waste,  5  to 
7c.  for  colored  and  7  to  10c.  for  white  ; 
oakum,  $%  to  7%c,  and  cotton  do.  10  to 
12c. 

Turpentine— The  feeling  in  this  line 
continues  firm,  prices  having  an  upward 
tendency.  No  quotable  change  is  to  note, 
however,  but  as  prices  in  the  South  have  ad- 
vanced }ic.  per  gallon  during  the  past  few 
days,  a  rise  is  anticipated.  We  quote  as  be- 
fore, 47  to  48c. 

Cement — Arrivals  of  cement  were  fair 
during  the  week.  The  only  business  of  im- 
portance has  been  a  contract  of  1,000  casks 
on  western  account,  and  demand  on  the 
whole  has  ruled  slow,  in  spite  of  the  fine 
weather  which  has  prevailed.  Values  on 
English  cement  are  easier,  a  decline  of  5c. 
being  noted  this  week,  while  Belgian  brands 
are  unchanged.  We  quote  spot  prices  at 
$1.95  to  $2.05  for  English  brands,  and  $1.85 
to  $1.95  for  Belgian,  and  to  arrive,  English 
brands  $1.95,  and  Belgian  $1.80  to  $1.90. 

Fire  Bricks — Fire  bricks  have  been  in 
good  receipt,  while  the  demand  continues 
fair,  and  prices  are  unchanged  at  $15.50  to 
$1950. 

METALS. 
In  metals  and  heavy  iron  the  nominal 
complaint  among  traders  is  the  lack  of  de- 
mand, thf.  business  being  disappointing  all 
round.  Few  new  features  are  to  note.  Light 
stocks  have  led  to  a  firmer  feeling  in  Scotch 


GASOLINE  STOVES 

New  Process  and  Single  G-enerator  styles,  with  all  up-to-date 
improvements.    These  Stoves  are  simply  perfect. 

SEND   FOR   CIRCULAR   AND    PRICES. 


THE  McCLARY    MFG.  CO. 


London. 


Toronto. 


Montreal. 


Winnipeg. 


Vancouver. 
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(^levrkson 


ross 


ACCOUNTANTS 


Kstablished  18  64, 

26  Wellington  St.  East,  TORONTO 


Gas,  Electric, 
Combination 

Fixtures 

AND 

Brackets 


English.  Canadian 
and  American 

DESIGNS^— 


A  select  stock  of 

Gas  and 
Electric 

GLOBES 


always 
on  hand 


JAS.  BARWELL, 


lLBefr  Toronto 


Drawings  and  prices  on  application. 
The  trade  supplied. 


Is  the  best;   it  does 
notcontain  any  nitro 
glycerine,  and  is  not 
It  is  made  by  the  Smokeless  Powder  Company,  Limited, 


SS.  SMOKELESS  POWDER 

aflected  by  the  heat  or  cold.     It  is  made  by  the  Smokeless  Powdi 

Dashwood  House,  New  Broad  Street,  London,  E.  C.     Works,  "  Barwick  Herts."    It 

is  used  by  sportsmen  all  over  the  Dominion.     One  firm  in  New  York  have  purchased 

SrSr3  JAMES  DARLING  &  CO. 

429  Board  of  Trade  Building 
Send  for  Price  List.  MONTREAL,  Agents. 


ftt" 


NO  MORE 


DOES  NOT 


INJURE 


POTATOES 


THE  VINES 


*¥9*?9*  REQUIRE! 

worth  its  cost  as  a  fertilizer. 
The  only  safe  way  to  use  a  Strong  Poison 

FOR  SALE    BY 


Alabastine  Company,  Paris, 


Sole 
Manufacturers. 


HILL  &  FORBES,  327  ST.  JAMES  ST.,  MONTREAL:   Agents  for  the  Province  of  Quebec. 
A.  M.  BELL,  HALIFAX:     Agent  for  New  Brunswick  and  Nova  Scotia. 


FlHEfl^MS 


Rifles 


Flobert    Gallery,    and     Win- 
chester and  Marlin  Sporting. 


Guns 


Muzzle  and  Breech  Loading, 
German  and  English,  which 
include  the  well-known  Pieper 
Arms  Co.  and  J.  P.  Clabrough's 
makes. 


Revolvers 

Full    line    of    Ammunition, 
Loading  Tools,  etc.,  etc. 


See  our  New  G-un  Circular  and  Write  for  Discount. 


EL  BENJ 


) 


k  CO. 


26,   28,   30   Front  St.   West,  TORONTO 

T?\Tr>T  tcmj    TT^ttcm^.     SAMUEL,  SONS  &  BENJAMIN 
J-ViNCjlvl^Jrl     riOU^i^.      !64  Fenchurch  St.,  London,  E.  C. 
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MONTREAL  MARKETS— Continued. 

pig.  Tin  and  Canada  plates  rule  easy,  and 
the  latter  have  been  shaded.  Bar  iron  re- 
mains dull,  but  prices  are  steadier,  and  out- 
side of  this  the  same  features  that  characte  - 
ized  the  market  last  week  still  rule  the  situa- 
tion. 

Pig  Iron — Few  features  are  to  note  in 
this  line  except  that  under  light  stocks  prices 
of  Scotch  pig  are  firmer,  sales  of  round  lots 
of  Summerlee  transpiring  it  $18.75  ex  ship, 
and  car  lots  are  firm  at  $19.  In  domestic 
pig,small  lots  of  No.  1  Siemenshavechanged 
hands  at  $16.75,  ana"  Ferrona  is  steady  at 
$17- 

Scrap  Iron— There  is  no  change  in  this 
line  and  nominally  $1 5.25  to  $1 5. 50  is  quoted 
for  wrought  scrap. 

Bar  Iron— There  is  little  life  to  this 
market,  but  prices  are  somewhat  firmer  in 
consequence  of  the  shutting  down  of  a  big 
Western  mill.     We  quote  :     $1.75  to   $1.80. 

Tin  Plates — These  continue  quiet  and 
easy  with  prices  about  as  before.  Cokes, 
$2.95  to  $3,  and  charcoal,  $3.35  to  $3.50. 

CanadaPlates — Theeasiness  in  these  is 
still  to  note  and  prices  have  been  shaded 
since  our  last,  sales  transpiring  at  $2.20  to 
$2.25,  a  decline  of  5c. 

Copper — Only  a  moderate  business  is 
doing  in  copper,  sales  transpiring  at  <)%c. 

Tin — There  has  not  been  much  to  note, 
but  prices  are  lower  as  a  round  lot  of  ingot 
changed  hands  at  17c,  and  we  quote  18  to 
i8^c. 

Sheet  Iron — Thesheetiron  marketisdull 
and  without  new  features.     We  quote  $2.40. 

Hoops  and  Bands — These  continue  dull 
but  are  firmer  in  feeling  at  $2.35. 

Steel — There  is  little  change  to  report  in 
steel.  Demand  is  fair  and  prices  are  about 
the  same.  We  quote  :  Best  cast  steel,  9 % 
to  12c;  spring,  $2.50;  tire,  $2.50  to  $2.75  ; 
sleigh  shoe,  $2.40;  round  machinery  steel,  $3. 

Galvanized  Sheets  —  Nothing  to  re- 
port. We  quote :  4^  to  5c.  for  ordin- 
ary brands  ;  Morewood,  6  to  6Xc;  tinned 
sheets,  coke,  No.  24,  6  to6Xc;  No.  26,  6% 
to  6^c,  and  the  usual  extra  for  larger  sizes. 
PAINTS  AND  OILS. 

There  has  been  no  improvement  in  the 
situation  of  the  market  for  paints  and  leads. 
Demand  continues  slow  and  more  or  less 
cutting  is  still  resorted  to.  In  oils  linseed 
has  ruled  strong  at  the  recent  advance,  re- 
cent sales  on  spot  transpiring  at  54  to  55c. 
for  raw  and  57  to  58c.  for  boiled.  Seal  oil  is 
offered  to  arrive  at  35c,  but  we  quote  42^ 
to  45c.  on  spot.  Choice  brands  white  lead, 
Government  standard,  $4.75;  No.  1,  $4.50; 
No.  2,  $4.25  ;  No.  3,  $4 ;  No.  4,  $3.75;  dry 
white  lead,  4^c;  red  lead,  pure,  4^c;  do., 
No.  1,  4c;  zinc  white,  pure,  $7.25;  No.  1, 
$6.25;  No.  2,  $5.25;  glass,  $1.25  first  break; 
$1.35  second  break,  per  50  feet;  $325  for 
first  break  per  100  feet  ;  linseed  oil,  round 
lots,  raw,  55c.,  boded,  58c;  seal  oil,  42^  to 
4SC 


EASTLAKE   GALVANIZED  STEEL  SHINGLES 


Patented  April,   1885.         March,  1887.        January,  1894. 

The  Shingle  that  others  TRY  to  imitate.      Has  no  equal  in  any  particular.      The  EASTLAKE  is  in  use  on  more 
roofs  than  all  other  shingles  combined.        Never  fails  to  give  satisfaction. 
We  protect  the  trade,  and  will  quote  liberal  prices  to  those  who  mention  that  they  saw  our 
advertisement  in  Hardware. 


Sole    Manufacturers 


BEWARE    OF   CHEAP    IMITATIONS 


The  Metallic  Roofing  Go,  of  Canada,  Limited 


82  to  90  Yonge  Street, 
TORONTO,  ONT. 


GLASS. 

The   glass   market   is   without   feature  of 

importance.     We  quote  $1.25  for  first  break; 

$1.30  second  break,  per  50  feet;  $325  for 

first  break  per  100  feet;  putty  in  bulk,  $1.85. 

PETROLEUM. 

The  petroleum  market  continues  quiet. 
The  tone  is  steady  and  values  are  un- 
changed. We  quote  as  follows  :  Can- 
adian refined  at  uc.  in  shed  in  Montreal  for 
round  lots,  and  12c.  for  small  quantities. 
American  petroleum,  14  4- 5c.  in  car  lots, 
15XC  in  10  barrel  lots,  i5>£c.  in  5-barrel 
lots,  and  16c.  for  single  barrels,  net  cash  ; 
American  benzine,  23  to  25c.  ;  Canadian 
benzine,  io^c.  Petrolea  ;  I2^c.  Montreal. 
HIDES. 

There  has  been  a  modera'e  demand  for 
hides  this  week  and  prices  are  unchanged 
We  quote  as  follows  :  No.  1,  3>^c.  ;  No. 
2,  2^c.  ;  and  No.  3,  I'Ac;  steers',  5  to 
S/4c  ;  lamb  kins,  15  to  20c,  sheepskins,  75 
to  80c.  ;  and  calfskins,  5c. 
TALLOW. 

The  tallow  market  is  quiet  and  slow,  and 
prices  are,  as  previously  quoted,  at  6%  to 
6^c 


MONTREAL    TRADE    NOTES. 

Imports  of  firebricks  since  our  last  weekly 
letter  have  been  130,000. 

The  demand  for  glass  continues  slow. 
Mr.  Thorpe,  of  Pilkington  Bros.,  attributes 
the  unusual  dulness  this  summer  a  good  deal 


to  the  labor  troubles  between  workmen  and 
contractors,  and  the  check  to  building  oper- 
ations and  carpenter  work  which   it  caused. 

Light  stocks  of  pig  iron  here  have  led  to 
an  advance  of  about  25c.  per  ton. 

Round  lots  of  Canada  plate  have  changed 
hands  at  a  shading  of  5  to  10c. 

Caustic  soda  is  firm  here  and  cables  speak 
the  same  way  of  primary  markets. 

The  sale  of  a  round  lot  of  ingot  tin  at  17c. 
establishes  a  lower  range  of  prices  by  ic. 

The  receipts  of  Belgian  cement  last  week 
were  5, 100  casks.  The  total  receipts  to  date 
have  been  19,950  casks  English  and  12,275 
casks  Belgian. 

Some  round  orders  from  Western  custom- 
ers for  cement  were  booked  last  week  by  W. 
McNally  &  Co.  Part  of  them  are  going  for- 
ward this  week. 

A  late  cable  from  abroad  reports  another 
advance  of  l/i  to  ic.  per  gallon  in  linseed  oil, 
which  will  possibly  influence  spot  prices  be- 
fore the  week  is  out. 

The  market  up  to  last  Saturday  night  was 
absolutely  bare  of  English  cement,  but  this 
week  some  3,700  casks  have  been  received 
and  prices  are  5c.  easier. 

The  market  has  been  almost  bare  of  Eng- 
lish brands  of  cement,  but  Francis  Hyde  & 
Co.  have  received  some  large  shipments  this 
week  and  can  attend  to  orders  promptly. 

The  Canada  Iron  Furnace  Company  re- 
port that  the  demand  for  their  special  brand 
of  C.I. F.  charcoal  iron  has  been  up  to  the 
average  of  former  seasons  considering  all 
the  circumstances. 


HARDWARE 
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TORONTO    MARKETS. 

Toronto,  June  15th,  1894. 

HARDWARE. 

HARDWARE  merchants  seem  to  be  in 
much  the  same  condition  as  mariners 
at  sea  without  compass  or  barometer  : 
They  apparently  know  not  where  to  steer  or 
what  to  expect.  In  a  word  there  is  a  feeling  of 
uncertainty,  and,  as  a  coasequence,  mer- 
chants are,  seemingly  at  least,  even  more 
conservative  than  before  in  their  purchases. 
The  reason  for  this  is  difficult  to  deter- 
mine. Lower  values  are  not  anticipated 
and  crop  prospects  are  excellent,  while 
stocks  throughout  the  country  are  not  large. 
To  anyone  who  will  carefully  scan  the  trade 
horizon  the  prospects  must  appear  reassur- 
ing rather  than  otherwise.  The  articles 
which  are  at  the  moment  experiencing  the 
best  demand  are  horse  pokes,  shelf  goods, 
g;reen  wirecloth,  harvest  tools,  spades  and 
shovels,  wooden  ware,  lawn  mowers,  garden 
tools.  Some  slight  improvement  is  report- 
ed in  payments. 

Oil  Stoves — Trade  has  improved  some- 
what, although  gas  stoves,  to  a  certain  ex- 
tent, are  affecting  the  sale?. 

Wire — The  scarcity  in  oiled  and  annealed 
wire  has  teen  overcome  to  a  certain  degree, 
and  merchants  are  not  experiencing  the  same 
difficulty  in  filling  orders  as  they  had  a 
couple  of  weeks  ago.  Demand  is  not  so 
heavy  as  it  was  for  barbed  and  galvanized 
wire,  although  orders  are  still  coming  in 
quite  freely. 

Rope — A  number  of  good  shipments  have 
been  made,  but  orders  are  not  numerous. 
We  quote  as  before  :  Sisal,  7  16  in.  and 
larger,  6Kc;  X,  5"i6,  Y%  in.,  l%c;  Manilla, 
7-16  in.  and  larger,  9  to  g%c;  #,  5-16,  Y% 
in.,  9K  to  9#c. 

Cutlery — Trade  is  only  fair,  and  the  de- 
mand is  principally  for  pocket  and  pen- 
knives. 

Sporting  Goods — Business  has  not 
opened  up  in  this  line  yet,  but  the  trade  is 
looking  forward  to  an  improvement  next 
month. 


Cut  Nails— -Trade  is  a  little  better  than 
it  was  last  week,  and  a  number  of  carload 
lots  have  been  booked.  Prices,  however, 
are  somewhat  unsettled,  but  jobbers  are.  still 
holding  at  $1.80,  Toronto,  in  carload  lots, 
and  $1.85  in  small  lots,  with  10c.  per  keg 
less  f.o.b.,  Montreal. 

Wire  Nails — Business  keeps  good  in 
this  line,  but  dealers  still  find  it  difficult  to 
supply  all  the  sizes  called  for.  Discounts  are 
unchanged  at  75,  10  and  5  per  cent.,  ship- 
ment in  10  keg  lots  being  prepaid. 

Horse  Nails — Quantities  going  out  are 
still  small,  with  prices  unchanged.  We 
quote  as  before  :  "  C"  60  per  cent.,  and  "B  B" 
and  "M"  60  and  i}i  percent.  Negotiations 
are  still  in  progress  with  a  view  to  creating  a 
uniform  price,  as  noted  in  last  issue. 

Green  Wire  Cloth— Trade  has  picked 
up  considerably  since  the  warm  weather  set 
in,  but  jobbers  are  in  a  position  to  supply 
almost  any  demand,  stocks  in  their  hands 
being  fairly  heavy.  Prices  unchanged  at 
$1.85  per  100  square  feet. 

Screen  Doors  and  Windows — En- 
quiries are  becoming  more  numerous,  there 
having  been  quite  an  improvement  in  the 
demand  during  the  past  week.  The  largest 
size  doors  and  windows  are  difficult  to  ob- 
tain. 

Tacks — Business  in  this  line  is  still  fea- 
tureless. 

Chain — In  coil  chain  the  quantities  being 
shipped  are  small.  Tug  and  trace  chains 
are  receiving  a  little  attention. 

Horseshoes— This  hardly  being  the 
season  for  this  line,  purchases  are  only  lim- 
ited and  governed  by  immediate  want. 

Ware — Peerless  and  Eclipse  wares  are 
in  good  demand  and  white  ware  has  shown 
some  improvement.  Prices  are  unchanged 
at  $3  80  Toronto,  $385  London,  and  $3.65 
Montreal. 

Lawn  Mowers  —  Business  in  this  line 
continues  satisfactory.  Demand  is  still 
principally  for  the  high  wheel  four-blade 
machine.  The  American,  being  a  little 
cheaper  than  the  Canadian,  although  not  so 
well  finished,  seems   to  be  called  for  a  little 


oftener  than  the  latter  make.  A  few  enquiries 
are  being  received  for  the  low  wheel  of  1892 
model,  but  very  few  are  stocked. 

Plumbers'  Supplies— Are  still  flat  in  the 
city,  and  it  cannot  be  said  that  any  improve- 
has  taken  place  on  country  account. 

Lead  Pipe — Although  this  article  has 
been  reduced  in  figure,  the  quantity  going 
out  is  not  as  large  as  anticipated  by  either 
manufacturers  or  dealers.  As  this  article 
comes  under  the  head  of  plumbers'  supplies 
of  course  a  reaction  could  hardly  be  expected 
until  there  is  a  general  improvement  in  that 
branch  of  trade.  Jobbers  are  still  quoting 
shipments,  Toronto  and  the  west  30  per  cent, 
off  in  small  lots,  and  30  and  10  per  cent,  off 
in  ton  lots  ;  points  east  of  Toronto,  35  per 
cent,  off  in  small  lots,  and  35  and  10  per  cent, 
off  in  ton  lots. 

Builders'  Supplies— Country  trade  is 
keeping  up  fairly  well,  but  nothing  new  has 
transpired  in  connection  with  city  business, 
building  operations  here  being  small. 

Milkcan  Trimmings — Business  is  flat, 
demand  being  largely  confined  to  a  few  rail- 
road cans  for  the  country  trade. 

Clothes  Wringers— Trade  continues 
good,  especially  in  the  Royal  Canadian  at 
same  price  as  quoted  last  week,  namely,  $28 
per  dozen. 

Harvest  Tools — Trade  has  improved 
considerably  since  the  weather  took  the  turn 
for  the  better.  Manufacturers  are  in  better 
position  to  supply  the  demand,  and  no 
difficulty  has  therefore  so  far  been  ex- 
perienced by  jobbers  in  shipping  orders  as 
received. 

Hinges — Trade  in  barn  door  hinges  has 
shown  some  improvement,  and  "T"  and 
strap  are  going  out  a  little  better. 

Belting — A  fair  trade  is  being  done,  with 
the  demand  for  dynamo  belting  active. 

Rivets  and  Burrs— Tinned  belt  rivets 
are  included  in  the  list  of  iron  rivets,  at  55 
and  10  per  cent.  These  have  been  called 
for  regularly,  although  the  coppered  goods 
still  have  the  call.  Discounts  :  Iron  rivets, 
55  and  10  per  cent.;  iron  burrs,  50  and  10 
per   cent;  copper  rivets  and  burrs,  50  per 


Best  Value 


on   Earth. 


These  are  the  Furnaces  that  secure  the 
trade  for  dealers  who  handle  them. 
They  have  no  rivals  but  many  imitators. 


Clare  Bros.  &  Co. 


Preston,  Ont. 
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MARKETS—  Continued 

cent.     Terms,  4  months  or  3  per  cent,  cash, 
30  days. 

Tar,  Etc. — There  is  a  fair  trade  doing. 
We  quote:  Roofing  pitch,  $2.50  per  brl.; 
pure  coal  tar,  $4  per  brl.;  refined  coal  tar, 
$4.50  per  brl.;  XXX  refined  coal  tar  in  quart 
tins,  $1  per  doz.;  best  Southern  pure  tar,  $6 
per  brl.  and  75c.  per  doz.  pint  tins;  pine 
pitch,  $2.75  per  brl. 

Cement,  Etc.  —Business  fair.  We  quote  : 
Portland  cement  (English),  $3  per  brl.;  New 
Brunswick  plaster  paris,  $2  per  brl.;  Cana- 
dian water  lime,  $1.25  per  brl. 

Firebrick,  Etc. — Scotch  firebrick,  $3.25 
per  100;  Scotch  fireclay,  $1  per  100  lbs. 
METALS. 

Nothing  particularly  new  has  developed 
during  the  week.  Trade  in  iron  pipe  shows 
some  improvement,  and  the  same  may  be 
said  of  black  sheets.  Ingot  copper  shows  a 
little  more  life,  and  the  demand  continues  to 
increase  for  terne  plates.  Other  lines  re- 
main much  as  before. 

PlG  Iron — A  little  business  is  reported  in 
Siemen's,  a  carload  lot  being  sold  at  equal 
to  quotations  for  shipment  to  an  outside 
poin'.  We  quote  :  Summerlee,  $20  to 
$20.50;  Carnbroe,  $19  to  $19.50;  Siemen's, 
$18  to  $18.25. 

Rogers,  Brown  &  Co.,  Buffalo,  report  To- 
ronto market  for  American  pig  iron  as  fol- 
lows :  "  Business  in  pig  iron  from  the  States 
has  been  very  quiet  during  the  past  week. 
This  is  mainly  due  to  the  recent  heavy  ad- 
vance in  freight  rates  from  points  in  the 
States,  and  also  to  the  fact  of  consumers  of 
American  iron  having  anticipated  their  re- 
quirements for  some  time  to  come,  and  laid 
in  stocks  before  the  advance  in  freight  took 
place.  Prices  are  a  trifle  higher  and  very 
firm.  We  quote  on  the  cash  basis  f.o.b.  To- 
ronto in  bond:  No.  1  foundry  strong  coke  iron 
Lake  Superior  ore,  $13.25  ;  No.  2  foundry 
strong  coke  iron  Lake  Superior  ore,  $12.75; 
Jackson  county  silvery,  No.  1,  $16.80  to 
$18.30;  Lake  Superior  charcoal,  $15.70; 
Southern  soft,  No.  1,  $11.50;  Southern  soft, 
No.  2,  $11.25." 

Bar  Iron — There  is  not  much  business 
doing.  Prices  still  rule  at  $1.85  Toronto 
and  $1.75  Montreal. 

Sheet  Iron— Quite  a  few  sales  have 
gone  through,  but  quantities  have  not  by  any 
means  been  large.  Prices  quoted  are  not 
being  shaded  to  any  extent.  We  quote  8  to 
16 gauge, $2. 50;  i8ditto,$2.25;2oditto,$2.25; 
22  to  24  ditto,  $2.35  ;  26  ditto,  $2.45  ;  28 
ditto,  $2.65  ;  tinned  sheet  iron,  Gorbal's,  26 
gauge,  5^c.  per  lb.;  22  to  24  gauge,  6j£c; 
16  to  20  gauge,  6%c. 

Iron  Pipe — Trade  has  improved  materi- 
ally in  this  line,  and  yet  figures  are  now 
equalizing  67^  to  70  and  10  per  cent.  Some 
fair  shipments  have  been  made  during  the 
week.  Galvanized  iron  pipe,  47  to  50  per 
cent. 


Boiler  Tubes — There  is  a  little  business 
do;ng  locally,  but  tiade  is  on  the  whole 
quiet.  We  quote  :  1%  inch,  7c;  i>£  inch, 
7^r.;  1%  inch,  8c. ;  2  inch,  8^c;  2%  inch, 
9c;  2l/i  inch,  9^c;  3  inch,  nyic;  y/z  inch, 
14c;  4  inch,  19c. 

Sheet  Steel — Business  in  this  line  has 
been  better  than  in  black  sheet,  but  princi- 
pally for  higher  quality,  which  isbeingquoted 
from  y/2  to  4XC-  per  lb.  There  is  a  good 
deal  of  American  sheet  steel  selling  at  prices 
slightly  in  advance  of  the  English  article.  We 
quote  :  8  to  16  gauge,  $2.75  per  100  lbs.; 
18  to  20,  $2.65  ;  22  to  24,  $2.85  ;  26,  $3.10. 

Galvanized  Iron — Trade  is  keeping  up 
well  especially  in  Gordon  Crown  and  Queen's 
Head  brands.  Shipments  both  from  stock 
and  import  have  been  satisfactory.  We 
quote  :  4^  to  4j^c.  for  28  gauge,  in  case  lots. 

Corrugated  Iron — Business  continues 
fair  at  unchanged  prices.  We  quote  : 
"  Owl"  brand  from  genuine  steel  plates,  zinc 
coated,  $4.25  to  $6  per  square  ;  painted  steel, 
same  brand,  $3  to  $4.75  according  to  gunge. 

Ingot  Tin — While  shipments  are  numer- 
ous, the  quantity  is  not  as  large  as  it  has 
been.  Prices  are  being  held  fairly  firm  at 
quotations.  Ton  lots  are  going  out  at  17^ 
to  18c,  and  small  lots  at  19^  to  20c. 

Ingot  Copper — Has  shown  a  little  more 
life,  and  prices  are  ruling  from  10  to  io)4c., 
according  to  quality. 

Sheet  Copper — Has  been  quiet,  except 
in  brazer  sheet,  demand  for  which  has  shown 
some  improvement.  Prices  range  from  14^ 
to  1 6c,  according  to  weight  and  quality. 

Zinc  Spelter— This  article  is  flat  at  the 
moment,  and  very  lew  enquiries  are  heard 
either  for  domestic  or  imported.  Both  do- 
mestic and  foreign  are  held  in  stock  at  prices 
quoted  last  week,  namely  4X  to  4/ic  for 
foreign,  and  4  to  4>£c.  for  domestic.  For 
quantity  orders,  however,  these  prices  can 
be  shaded. 

Tin  Plates — Demand  keeps  fair.  Quan- 
tities are  being  shipped  daily,  both  in  coke 
and  charcoal  brands.  Prices  are  same  as 
quoted  last  week  for  small  lots,  but  round 
lots  can  be  shaded  a  little.  Prices  for  small 
lots  rule  from  $3. 50  to  $3  75  per  box  for  I.  C. 
charcoal,  and  $3.25  to  $3.35  for  coke. 

Terne  Plates — The  improved  demand 
already  noted  continues,  with  prices  as  be- 
fore at  $6.50  to  $6.75  for  I.  C.  according  to 
quality. 

Zinc  Sheet— Trade  is  at  a  standstill.  We 
still  quote  4^  to  5c.  in  cask  lots. 

Hoops  and  Bands— There  has  been  no 
improvement  in  this  line  ;  quantities  being 
shipped  are  still  small.  English  is  being 
quoted  at  $2.30  to  $2.40  base  price,  and 
American  steel  at  $2. 

Canada  Plates — Shipments  from  stock 
are  exceedingly  small,  but  some  early  import 
orders  are  now  arriving,  while  fresh  orders 
are  being  booked  for  arrival  August  or  Sep- 
tember.      From  present   appearances    the 


volume  of  sales  will  be  fully  up  to  that  of  last 
year.  We  quote  half  polished  at  $2.45  to 
$2.55  from  stock  and  $2.35  to  $2.45  for  im- 
port. 

Solder — Is  in  good  demand  with  prices 
still  ruling  at  13  to  14c.  according  to  quality. 

Pig  Lead — Although  no  large  lots  have 
changed  hands  orders  have  been  received 
quite  freely  for  half  to  one  ton  lots  at  prices 
quoted,  namely,  2^  to  2^c. 

Antimony— Still  dull  and  unchanged  at 
9%  to  ioc.  for  Cookson's. 

GLASS. 

Nearly  all  the  deliveries  for  direct  import 
have  been  made  and  city  dealers  are  being 
supplied.  Prices  are  unchanged  at  $1.20  to 
$1.25  first  break. 

PAINTS  AND  OILS. 
The  feature  in  the  paint  and  oil  trade  is  an 
advance  of  ic.  per  gal.  in  the  price  of  turpen- 
tine in  consequence  of  the  continued  firm- 
ness of  the  United  States  market  which  is 
being  controlled  just  now  by  a  combination. 
Jobbers  here  now  quote  42  to  43c  per  gallon 
f.o.b.,  Toronto.  Demandisfair.  Linseed  oil  is 
in  demand.  The  market  is  firmer  in  Eng- 
land, but  there  is  no  change  here,  the  ruling 
prices  still  being  53c.  for  raw  and  56c  for 
boiled  f.  o.  b.,  although  some  are  trying  to 
get  ic  more  than  these  figures  for  small  lots. 
Imported  high  priced  varnishes  are  selling 
freely,  but  generally  speaking  the  varnish  trade 
is  not  brisk.  In  Parisgreen  afairbusinessonly 
is  being  done,  although  a  good  deal  of  the 
English  made  article  is  moving.  We  quote: 
Canadian,  I2j^c.  in  drums  and  14X  to  15c. 
in  packages;  English,  112  lb.  drums,  14c;  do. 
56  lb.  drums,  I4>£c;  ditto  cases,  16c  Putty 
is  quiet  at  $1  goto  $2  in  bladders,  and  $1.80- 
to  $1.90  in  bulk.  Castor  oil  is  quiet  at  t% 
to  6^c.  in  case  lots  and  7c  in  single  tins. 
Refined  seal  oil  is  unchanged  at  58  to  59c 
per  gallon  in  barrels.  A  fair  sorting-up 
trade  is  still  being  done  in  prepared  paints 
at  $1.05  for  pure.  There  is  not  much  de- 
mand for  white  lead  and  4^c.  is  still  the 
ruling  price. 

OLD  MATERIAL. 

Trade  remains  about  the  same.  Owing  to 
the  scarcity  of  coal  mills  are  not  running 
full  time,  and  as  a  result  stocks  of  scrap  are 
accumulating  in  the  yards.  Prices  are  un- 
changed. We  quote  prices  paid  by  dealers 
as  follows  :  Agricultural  scrap,  50c  per 
cwt.;  machinery  cast,  5ocpercwt.;  stove  cast 
scrap,  30  to  35c.  ;  No.  1  wrought  scrap,  40c 
per  cwt.  ;  N0.2,  including  sheet  iron,  hoop 
iron  and  mixed  steel,  ioc ;  new  light  scrap  cop- 
per £>%  to  7c;  heavy  scrap  copper  7^ 
to  7^c ;  old  copper  bottoms  6  to  tyiz.\ 
light  scrap  brass  4c;  heavy  yellow  scrap 
brass  6c;  heavy  red  scrap  brass,  6  to 
6j^c;  scrap  lead,  1%  to  i^c;  scrap  zinc, 
\x/z  to  i^c;  scrap  rubber,  3  to  3%c;  coun- 
try mixed  rags,  60  to  75c  per  100  lbs.;  clean 
dry  bones,  50  to  60c  per  100  lbs.  ;  borings 
and  turnings,  ioc. 
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SEEDS. 

There  is  still  considerable  demand  for 
corn  and  other  late  sowing  varieties  of  grain, 
partially  caused  by  re-sowing  where  the  late 
rains  have  been  destructive.  Prices  are  un- 
changed. Ensilage  corn, 60  to  65c.  per  bush.; 
choice  Hungarian  seed,  $1.75  per  100  lbs.; 
millet,  $1.50  per  100  lbs.;  peas,  white  mar- 
rowfats, 75c.  per  bush.;  buckwheat,  70  to 
75c;  flaxseed,  $2.75  to  $2.90. 
HIDES,  SKINS,  WOOL   AND   TALLOW. 

Hides — Are  a  little  quiet.  Prices  paid  by 
dealers  are  :  No.  1  cows',  3c;  No.  2,  2c; 
No.  3,  ic.  Steers'  are  ic.  in  advance  of 
above  prices.     Cured,  2'A  to  3&"c. 

Skins — There  is  practically  nothing  doing 
in  calf  or  sheep  skins.  Pelts  are  coming  in  a 
little  at  10c.  per  lb.  Prices  are  about  the 
same.  Sheepskins,  85  to  90c.  ;  lambskins, 
20c;  calf,  4  to  6c.  per  lb.  for  i's  and  2's. 

Wool — Is  becoming  more  plentiful  on  the 
streets,  although  nothing  special  is  reported 
from  the  mills.  Dealers  are  paying  16  to 
i6}4c.  for  mercantile  combing,  and  18c.  for 
clothing.  Unwashed  is  running  at  9  and 
10c.  pir  lb. 

Tallow — Remains  quiet  at  2c.  for  rough. 
Dealers  are  paying  5KC-  and  selling  at  6c 
PETROLEUM. 

Trade  is  quiet  in  coal  oils.  Paint  and 
lubricating  oils  are  moving  slowly  at  un- 
changed prices.  We  quote  :  5  to  10  barrel 
lots,  imperial  gallon,  Toronto  — Canadian, 
12  to  I2^c  ;  carbon  safety,  15K  to  16c.  ; 
Canadian  water  white,  16  to  17c;  American 
water  white,  18  to  19c.  ;  photogene  20c. 

The  Petrolia  Advertiser,  in  its  weekly  re- 
port, says  :  "Crude,  93c.  perbrl.;  refined, 
5#  to  6Xc.  in  bulk,  or  8'/i  to  9c.  in  car  lots 
f.o.b  here.  The  last  transactions  on  'Change 
left  crude  at  93c  per  barrel.  Yesterday,  how- 
ever, 93/4c.  was  offered  without  any  takers, 
and  it  is  probable  that  we  shall  see  etude  in 
the  neighborhood  of  a  dollar  before  the  end 
of  the  month.     Refined  is  unchanged." 


MARKET    NOTES. 

H.  S.  Howland,  Sons  &  Co.  have  received 
a  shipment  of  Butler's  carvers  and  table  and 
pocket  knives. 

Rice  Lewis  &  Son  are  in  receipt  of  another 
shipment  of  Ideal  Building  Paper,  and  are 
now  in  a  position  to  fill  orders. 

Craig  &  MacArthur,  western  agents  for 
McLaren  &  Co.'s  belting,  report  that  their 
firm  is  making  a  specialty  of  dynamo  belt- 
ing. 

M.  &  L.  Samuel,  Benjamin  &  Co.  are  re- 
ceiving numerous  enquiries  for  their  Bieder 
Adjustable  Grass  Catcher,  illustrated  a  few 
weeks  ago  in  Hardware. 

H.  S.  Howland,  Sons  &  Co.  have  a  stock 
of  pure  Paris  green  arriving  this  wesk,  put 
up  in  half  pound  and  pound  boxes  ;  also  in 
iron  drums  of  25,  50  and  100  lbs. 

M.  &  L.  Samuel,  Benjamin  &  Co.  have 
received  a   fresh   supply   of  metallic   horse 


Fencing  Wire 


American  Wire,  plain  and  barbed,  from  stock  or  for  import. 
Close  prices  and  prompt  delivery.    Get  our  figures. 


A.   C.    LESLIE    &    CO. 


Montreal  and  Toronto. 


Our 

Specialty 


PURE  TURPENTINE 


Our  Customers 
Need  fear  no 
Adulteration 


Every  barrel  guaranteed  !     We  are  headquarters  for  the  Pure  Article. 
Remember  these  facts  when  placing  your  orders. 

FRANCIS,  FROST  &  CO.,  33  Front  St,W„  TORONTO 


BEST  ON  THE  MARKET. 

Manufactured  by  Write  for  sample  cards  and  prices. 

The  James  Robertson  Co.  Ltd.,  Toronto 

THE  WHITMAN  &  BARNES  MFG.  CO. 

Canadian   Branch:    St.  Catharines,  Ont. 


NO.   i 


Nail  Hammer 


It  cannot  be  excelled  in  quality  or  finish  by 
any  Hammer  mauufactured. 

Our  "Garden  City"  Nail  Hammer 


GET    OUR    PRICES  and 
TRY    OUR    GOODS 


©  Is  the  best  and  cheapest 

"Solid  Cast  Steel"  I 
mer  on  the  market. 


We  aim  to  keep  in  stock  a  full  line  of  Hammers,  Sledges, 
etc.,  and  will  make  prompt  shipments 
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pokes,  but  a  good  many  of  them  have  al 
ready  gone  out,  the  demand  having  ex- 
ceeded the  firm's  anticipations. 

The  Gutta  Percha  &  Rubber  Manufactur- 
ing Co.  have  just  closed  a  contract  with  the 
corporation  of  Kingsville  for  1,000  feet  of  fire 
bose. 

Samue',  Benjamin  &  Co.  report  that  they 
have  been  unable  to  fill  all  the  orders  for 
their  Fly  Exterminator  and  American  Axle 
Grease,  but  in  the  course  of  a  few  days  they 
will  have  a  fresh  supply  in  stock. 

Francis,  Frost  &  Co.  report  their  sales  in 
pure  Southern  turpentine  growing  rapidly. 
"  We  handle  nothing  but  the  pure  article, 
and  our  customers  can  rely  upon  our  sup 
plying  it  to  them,"  say  the  firm. 

The  Metallic  Roofing  Co.  have  just  re- 
ceived contracts  for  supplying  Owl  brand 
corrugated  and  galvanized  iron  for  covering 
Elias  Rogers  &  Co.'s  warehouse  on  the 
Esplanade,  Toronto  ;  Brampton  Gas  Co.'s 
building  and  Oxiord  Manufacturing  Co.'s 
building  with  Eastlake's  shingles. 

The  Metallic  Roofing  Co.  have  issued  cir- 
culars to  the  trade  stating  that  owing  to  a 
big  drop  in  raw  material  on  account  of  the 
reduction  in  duties,  they  have  b^en  enabled 
to  make  a  big  reduction  in  prices,  a  list  of 
which  they  have  just  issued,  and  which  they 
will  be  pleased  to  mail  to  any  interested  in 
their  goods. 

The  McClary  Manufacturing  Co.  report 
these  sales  of  steel  rails  :  Two  hundred 
tons  to  the  Niagara  River  Electric  Railway 
Co.;  50  tons  to  Toronto  and  Scarboro 
Electric  Railway  Co.;  70  tons  of  secondhand 
rails  to  Gillies  Bros.  &  Co.,  Braeside.  They 
have  also  sold  whole  logging  outfit  for  C.  A. 
McColl  &  Co.,  Cartier.  The  logging  outfit 
is  composed  of  locomotive  and  12  cars  and 
\%  miles  of  light  steel  rails. 

The  Metallic  Roofing  Co.,  Toronto,  have 
just  issued  a  catalogue  showing  cuts  of  their 
"Eastlake"  galvanized  steel  shingles,  lath- 
ing etc.,  also  containing  over  60  pages  of 
testimonials.  The  evidences  of  the  popular- 
ity and  quality  of  these  shingles,  etc.,  are  not 
only  shown  in  the  large  contracts  which  the 
firm  are  continually  filling,  but  the  countless 
testimonials  which  they  have  received,  and  a 
few  which  they  have  published  in  their  cata- 
logue. The  firm  have  received  over  1,000  of 
these  testimonials  from  customers  whom 
they  have  supplied  with  roofing  material, 
and  all  of  which  speak  in  the  warmest  terms 
of  the  quality,  durability,  and  style  of  these 
goods.  That  they  have  succeeded  in  pro- 
ducing roofing  and  other  fire  proof,  durable 
and  ornamental  building  material,  is  amply 
proven  by  "  What  the  People  Say." 


UNITED  STATES  MARKETS. 

New  York,  June  15,  1894. 

PIG  TIN— With  cable  advices  of  lower 
prices  in  London  and  no  vigor  to 
speculative  interest  here  on  anything 
more  than  strictly  routine  trade  demand, 
prices   went   slightly  lower.     At  19.80c.  net 


cash  there  were  fairly  free  offerings  of  Straits 
tin  for  delivery  this  month  and  next,  in  lots 
of  five  tons  or  more,  and  it  looked  very  much 
as  though  purchases  could  have  been  made 
at  19.75c.  Apparently  the  market  was  weak 
and  ordinary  jobbing  parcels,  as  well  as 
round  lots,  could  doubtless  have  been  se- 
cured at  some  concession.  In  remote  in- 
stances as  low  as  1990c.  was  named,  against 
the  popular  quotation  of  20c,  regular  terms, 
for  small  lots. 

Copper — The  market  is  somewhat  un- 
settled. Lake  Superior  producers  have  so 
far  satisfied  the  probable  requirements  of 
large  home  consumers  that  there  is  now 
comparatively  little  outlet  here.  The  foreign 
markets  have  been  carefully  looked  after  as 
well,  leaving  little  opportunity  for  business 
except  on  a  rather  small  scale,  as  between 
suppy  and  demand  there  is  a  weighty  differ- 
ence that  serves  to  keep  prices  irregular  and 
low.  It  is  easy  to  buy  Lake  Superior  ingot 
at  9J^c,  and  purchases  could  be  made  at  9c. 
net  cash  for  July  and  later  delivery.  Elec- 
trolytic was  at  about  8^c.  and  ordinary  cast- 
ing stock  at  8^c.  for  future  delivery,  although 
a  fraction  higher  on  the  spot. 

Pig  Lead — During  the  past  few  days 
probably  500  tons  common  Western  have 
been  placed,  prompt  and  near  future  delivery, 
at  3.27 >£  to  3.30c,  delivered  here  or  at  com- 
mon point.  The  business  was  effected 
quietly,  but  the  results  sufficed  to  hold  the 
market  quite  steady  in  tone,  and  it  looked 
doubtful  that  prompt  shipments  could  have 
been  secured  at  less  than  3.30c.  here,  al- 
though a  moderate  quantity  in  uptown 
warehouse  may  yet  be  secured  at  3.27)40.,  if 
not  at  a  shade  less.  St.  Louis  wire  to 
the  Metal  Exchange  was  3.02^  to  3.05c. 
London  cable  quoted  £9  2s.  6d.  for  soft 
Spanish. 

Spelter — The  offering  is  more  reserved 
than  it  has  been  for  some  time  past,  and 
previous  lowest  prices  seem  to  have  been 
withdrawn.  To  this  extent  the  market  is 
steadier,  but  values  show  no  substantial  im- 
provement. About  3.45  to  3.50c.  is  the  range 
on  ordinary  Western  brands.  St.  Louis  wire 
to  the  Metal  Exchnnge  is  3.20c.  London 
cable  quoted  £15  10s.  for  good  merchant 
brands. 

Antimony — Jobbing  business  is  of  about 
usual  volume,  and  sufficient  to  hold  prices 
quite,  steady  at  8*4  to  8j4c.  for  Hallett's  and 
10  to  io^c.  for  Cookson's,  in  store. 

Tin  Plate  —  Price,  show  very  little 
change.  There  is  nothing  in  the  nature  of 
free  buying  of  goods  on  the  spot,  or  for 
future  shipment,  and  the  market  upon  the 
whole  presents  a  rather  flat  appearance. 
The  only  really  suggestive  feature  is  that 
manufacturers  are  asking  a  .considerable 
premium  for  futures  in  anticipation  of  a  live- 
lier market  ere  long. 

Iron  and  Steel— Slightly  freer  move- 
ment of  pig  iron  is  noted  in  some  quarters. 
The  improvement,  however,  is  chiefly  in  the 


nature  of  shipping  forward  goods  that  were 
held  in  abeyance  until  very  recently.  New 
business  is  slow  and  of  strictly  commonplace 
type.  Prices  show  no  radical  change.  Old 
material  has  likewtse  met  with  slow  sale, 
and  the  market  remains  bare  of  new  features. 
Rails  and  track  fastenings  remain  dull 
and  unchanged.  Structural  material  is  in 
limited  demand  also,  as  is  most  varieties  of 
other  heavy  finished  iron  and  steel,  while 
the  volume  of  business  in  the  lighter  pro- 
ducts of  mills  and  furnaces  is  very  moderate. 


PERSONAL  MENTION. 

W.  L.  Ogle,  representative  for  the  Gutta 
Percha  &  Rubber  Manufacturing  Co.,  is 
preparing  for  a  trip  in  the  Maritime  pro- 
vinces. 

C.  Thurston,  of  Providence,  R.I.,  presi- 
dent of  the  Canada  Screw  Co.,  is  on  a  visit 
to  this  country.  He  was  in  Toronto  yester- 
day. 

Walter  Gross,  of  Montreal,  was  in  To- 
ronto this  week  looking  up  business. 


ALUMINUM    BRONZE. 

FOREIGN  exchanges  report  that  H.  N. 
Warren,  of  Liverpool,  Eng.,  has  been 
experimenting  with  aluminum  bronzes, 
and  has  found  that  the  presence  of  a  very 
small  admixture  of  boron  makes  a  denser 
and  more  durable  alloy.  This  aluminum 
boron  bronze  casts  and  melts  well,  and  is 
free  from  some  drawbacks  met  in  working 
with  the  ordinary  aluminum  bronze.  Pro- 
ducers of  that  alloy  often  complain  of  the 
difficulty  experienced  in  obtaining  a  uni- 
form mixture,  for  a  difficultly  fusible  alloy 
sometimes  forms  on  the  surface  of  the  molten 
portion,  and  being  accompanied  by  surface 
oxidation,  refuses  to  alloy  with  the  remainder. 
The  aluminum  boron  alloy  forms  at  a  lower 
temperature  than  when  pure  aluminum  is 
used.  I  n  preparing  this  bronze  M  r.  Warren  first 
makes  ingots  of  aluminum  containing  boron 
in  the  same  state  in  which  graphite  exists  in 
cast  iron.  These  ingots  are  made  by  intro- 
ducing aluminum  into  a  molten  mixture  of 
fluorspar  and  vitrified  boriex  anhydride  which 
has  been  heated-inan  oxy-hydrogen  furnace 
until  fumes  of  boronfluoride  appear.  The 
boron  is  immediatelyreducedand  it  dissolves 
in  the  aluminum  and  the  aluminum  is  rend- 
ered crystaline  and  brittle  thereby.  When 
added  to  copper  in  the  proportion  of  5  or  10 
per  cent,  it  forms  the  aluminum  boron 
bronze  in  question, which  is  not  brittle.  The 
effect  of  boron  on  the  bronze  would  appear 
to  be  quite  different  from  that  of  silicon, 
which  generally  ruins  all  bronzes  when  pre- 
sent, even  in  minute  quantities. 

SITUATIONS  VACANT. 


Hardware  clerks-increase  your  in- 
come by  showing  The  Hardware  Dealer's  Maga- 
zine to  jour  local  hardware  merchants  and  manufac- 
turers. Subscription  $1.00  a  year.  Liberal  commission. 
For  sample  copy,  terms,  etc.,  address  D.  T.  Mallett, 
Publisher,  78  Reade  St.,  N.Y. 
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CHAINS 


Coil,  7  sizes,  Trace,  Halter, 

Tieout,  Post,  Heal  and  Cow  Ties, 


Tie  Weights  and 

Evener  Chains,  etc. 


The  B.  Greening  Wire  Co.,  Ltd. 

Write  for  Catalogue.  HAMILTON,    CANADA. 


In 


Portland  Cements  Calcined  Plaster 

Sewer  Pipes  Fire  Bricks  and  Clay 

Chimney  Linings  and  Tops       Enameled  Porcelain  Sinks 

Mortar  Stains,  and  General  Builders'  and  Contractors'  Supplies 

W.  McNALLY  £>  GO. 

MONTREAL 


Carry  the  Largest  Stocks  and 
Quote  Lowest  Prices.   .   .   . 


SUMMER 


oxroRD 


STOVES 


ECONOMICAL. 


EFFICIENT. 


BEAUTIFUL. 


Oxford  Gas  Ranges 


5  SIZES. 


Bakes,  Boils  and  Roasts  quickly 
and  uniformly. 

Are  Immense  Water  Heaters 

No  Waste.        No  Odor. 


GAS  RANGE. 


Oxford  Oil  Gas  Ranges 


5  SIZES. 


Makes  its  own  Gas  as  it  Burns  it. 

Makes  Gas  from  Ordinary  Coal  Oil. 

Bakes,  Roasts  and  Boils  perfectly.  Cost  of  Fuel  l/£c.  per  hour. 

No  Odor.  No  Wick.  OIL  GA8  RANGE 

PEOPLE  WILL  ASK  FOR  THEM.  YOU   MUST  HAVE  THEM. 

Send  fop  Price  List  of  our  Latest  Production  THE  OXFORD  GRADUATE  Wood  and  Coal  Cook  Stove. 


THE  GURNEY  FOUNDRY  CO.,  ltd..  Toronto.    THE  GURNEY-MASSEY  CO.,  lid,,  Montrea 
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TRADE    CHAT. 

EARLY  Wednesday  morning  burglars 
broke  into  the  general  store  and  post- 
office  owned  by  A.  Wheeler,  Glen 
Williams,  and  secured  considerable  cash, 
postage  stamps,  tobacco  and  other  goods. 

The  Tie-Plate  Co.,  of  Hamilton,  is  apply- 
ing for  charter  of  incorporation. 

The  Ontario  Engine  and  Machine  Co., 
Ltd.,  Toronto,  is  applying  for  incorporation. 

The  Benjamin  Manufacturing  Co,  is  be- 
ginning business  in  Yarker,  Ont. 

Mulhall  says  that  the  life  of  a  locomotive 
is  usually  fifteen  years,  and  its  earning 
$300,000. 

Cheap  advertising,like  cheap  shoes,  cheap 
lawyers,  or  cheap  doctors,  is  generally  dear 
at  any  price. — Printers'  Ink 

Gourley  &  Rankin's  general  store,  Maple 
Creek,  was  totally  destroyed  by  fire  a  few 
days  ago.  Loss,  $15,000;  insurance,  $11,- 
000. 

Kettles  for  boiling  purposes  are  now  made 
with  tubes  running  diagonally  through  them, 
on  the  principle  of  the  locomotive  boiler. 
Water  will  boil  very  quickly  in  them. 

"  Have  you  any  more  of  those  genuine 
antiques?"  asked  Mrs.  De  Purque.  "  No'm," 
replied  the  dealer.  "  These  strikes  has  kep' 
us  away  behind  with  our  orders." — Washing- 
ton Star. 

P.  Buckley,  hardware  merchant,  is  having 
the  front  of  his  store  repainted  and  the  dust 
removed  from  the  plate  glass  in  order  that 
the  customers  can  see  his  fine  new  stock  of 
hardware. — Review,  Paris. 

The  Drury  Nickel  Co.,  of  Sudbury,  will  be 
wound  up.  Henry  Barber  &  Co.,  Toronto, 
have  been  appointed  liquidators.  Liabilities 
placed  at  $61,000,  with  stock  valued  at  $650- 
000.  The  assets  are  estimated  at  $1,000,000. 

The  Atlantic  cable  now  being  laid  be- 
tween Ireland  and  Nova  Scotia  is  a  notable 
piece  of  work.  It  is  about  1,200  miles  in 
length  and  contains  more  than  1,000  lbs.  of 
copper,  and  is  armored  with  10,000,000  lbs. 
of  steel  wire. 

Tolton  Bros,  shipped  this  week  a  large 
number  of  their  celebrated  pea  harvesters  to 
the  State  of  Wisconsin.  They  have  re- 
ceived a  large  order  for  the  same  machines 
from  the  State  of  Michigan.  This  speaks 
well  for  this  enterprising  Canadian  firm. — 
Herald,  Guelph. 

Coppersmiths  in  England  have  adopted  a 
line  of  work  that  is  meeting  with  great  suc- 
ness.  They  are  reproducing  all  the  old 
fashioned  shapes  in  jugs  aDd  vases  in  burn- 
ished copper.  The  old  leather  bottle  shapes 
look  very  inviting  in  metal,  and  can  be 
copied  with  surprising  accuracy. 

Speaking  recently  at  a  meeting  in  New- 
castle, Sir  Robert  Ball  hinted  at  the  ap- 
proach of  a  lime  when  posterity  might  have 
to    construct     machineiy    ih  it     would    be 


worked  with  heat  obtained  by  the  duect 
action  of  the  sun's  rays.  He  showed  on  the 
screen  a  machine  which,  by  means  of  a  re- 
flector, heated  the  water  in  a  boiler  large 
enough  to  generate  the  steam  required  to 
move  a  small  printing  press. 

A  new  office  is  being  built  on  Charlotte 
street,  on  the  Jones  property,  near  Union 
street,  for  J.  S.  Gibbon  &  Co,  coal  mer- 
chants. R.  N.  Dean  is  the  builder.  The 
office  will  be  finely  finished  and  ivell  suited 
for  the  accommodation  of  the  energetic  mer- 
chant's numerous  patrons. — Gazette,  St. 
John,  N.B. 

Letters  patent  have  been  issued  incor- 
porating John  Laurie,  Walter  Hunter 
Laurie,  Albert  Azro  Ayer,  Richard  B.  An- 
gus, Gilman  Cheney,  John  Kennedy,  John 
McKergow,  Thomas  Edmund  Lamb,  James 
T.  Gaffney,  Abner  Kingman,  Thomas  B. 
Brown,  Harold  Lawton  and  James  A.  Ogil- 
vie,  of  Montreal,  for  the  purpose  of  carrying 
on  business  as  builders  of  steam  enginesand 
machinery  generally,  by  the  name  of  Laurie 
Engine  Company,  with  a  capital  stock  of 
$250,000. 

For  two  or  three  years  past  Japan,  with 
an  annual  output  of  about  3,250,000  tons, 
has  had  more  coal  than  it  needed  for  home 
consumption,  and  with  characteristic  enter- 
prise the  Japanese  have  been  looking  for 
foreign  markets.  Their  exports  now  amount 
to  fully  1,225,000  tons  a  year.  There  was 
some  talk  of  shipping  coal  to  California, 
which  has  not  yet,  however,  been  done  to 
any  extent;  but  several  cargoes  have  been 
sent  to  Bombay  and  there  found  a  market. 

A  method  of  raising  sunken  vessels  by 
means  of  balloons  has  been  invented  by  two 
Russian  engineers,  Nowitzki  and  Pokrschie- 
wnikitz,  who  tested  their  system  last  August 
by  raising  a  sunken  boat  in  the  Weichsel, 
near  Warsaw.  The  boat  lay  at  a  depth  of  9 
metres  (30  feet),  and  the  engineers  sent  down 
divers  with  two  waterproof  balloons,  which 
were  fastened  to  the  sides  of  the  boat  and 
then  inflated  with  air.  We  understand  that 
the  experiment  was  so  successful  that  the 
inventors  have  approached  the  English 
Admiralty,  and  are  now  in  treaty  for  the 
raising  of  the  ill-fated  Victoria,  which  was 
sunk  in  the  Mediterranean  in  June  last. 

J  Finlay  &Son,  of  the  Sarven  Hub  and 
Wheel  Factory,  have  just  purchased  a  fire 
engine  from  the  Lindsay  town  council.  The 
machine  cost  $1,600  when  new,  and  with  the 
addition  of  a  few  repairs,  which  were  made 
the  other  day  at  the  Norwood  foundry,  it  is 
now  in  good  condition  for  fighting  fire.  At 
at  a  trial  on  Monday  the  engine  drew  water 
from  the  creek  and  threw  a  heavy  stream 
over  the  smoke  stack  of  the  factory.  The 
equipment  includes  hose  reel,  100  feet  of 
rubber  hose  and  50  feet  of  suction  hose.  A 
building  to  contain  the  engine  and  appli- 
ances will  be  erected  opposite  the  factory 
and  in  close  proximity  to  the  creek,  where  it 


will  be  always  in  readiness  to  protect  the 
property  of  the  firm  against  the  ravages  of 
that  devouring  element,  fire.  —  Register 
Norwood. 

Geo.  A.  Richardson,  hardware  merchant, 
and  C.  L.  Nelles,  of  the  City  Bookstore, 
have  gone  extensively  into  a  new  advertis- 
ing scheme — that  of  placing  mile  posts  on 
the  roads  leading  to  the  city.  They  have 
altogether  73  mile  posts,  reaching  all  the 
towns  within  a  radius  of  10  miles  on  some 
roads,  and  18  on  others.  The  distances 
having  been  correctly  measured  from  the 
post  office,  they  are  proving  of  great  benefit 
to  the  farmers  and  traveling  publ  c.  The 
county  and  township  councils  have  been 
kind  enough  to  accept  them  and  place  them 
under  the  protection  of  their  road  commis- 
sioners, so  that  any  one  destroying  them  will 
be  punished  to  the  full  extent  of  the  law. — 
Herald,  Guelph. 


ANCIENT  PIGS  OF  LEAD. 

SOME  interesting  relics  of  the  mining 
industries  carried  on  so  extensively  in 
Britain  during  the  Roman  occupation 
are  unearthed  from  time  to  time  in  England. 
A  recent  find  of  a  very  fine  pig  of  Roman 
lead  on  the  moors  near  Matlock,  in  Derby- 
shire, is  chronicled  by  the  Iron  and  Steel 
Trades  Journal  of  London,  which  gives  the 
following  interesting  description  of  the  same: 
"  It  weighs  about  170  lbs.,  has  an  inscription 
on  its  upper  face,  and  in  all  respects  agrees 
with  the  numerous  other  pigs  of  Roman 
lead  found  in  various  parts  of  Britain.  The  in- 
scription, divested  of  ligatures,  is  P'RVBRT 
ABASCANTI  -METALLI  •  LVTVDARES. 
The  last  word  stands  for  Lutudarensis,  ac- 
cording to  the  somewhat  arbitrary  Ro- 
man fashion  of  abbreviating  by  omission 
of  final  letters  or  syllables,  and  the 
whole  means  (the  lead  of)  P.  Rubrius 
Abascantus,  of  the  Lutudarensian  mine. 
Lutudarum,  or  (as  we  used  to  miscall  it) 
Lutudas,  is  a  place  somewhere  in  the  lead 
districts  of  Derbyshire,  near  Matlock  or 
Wirksworth,  which  has  produced  other  pigs 
of  lead  labeled  METLVT,  METALL' 
LVTVD,  and  the  like.  Abascantus  may  be 
supposed  to  be  the  lessee  of  the  mines, 
which  were  State  property  by  Roman  law 
Lead  mining  appears  to  have  been  far  the 
most  important  of  the  mineral  industries  of 
Roman  Britain.  It  was  carried  on  exten- 
sively not  only  in  Derbyshire  but  in  Flint, 
Shropshire,  and  on  the  Mendips,  at  which 
latter  place  the  deposits,  being  on  the  surface 
and  accessible,  were  soon  worked  out,  de- 
spite a  law  to  restrain  production.  It  is 
curious  that  the  Derbyshire  mines  are  the 
only  ones  in  Britain  where  private  lessees 
are  named.  The  pigs  from  all  the  other 
mines  bear  emperors'  names  ;  four  out  of 
five  varieties  traceable  to  Lutud;c  resemble 
in  a  general  formula  the  lately  found  ;  the 
fifth  bears  the  name  of  Hadrian. 
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GLASS  SCREENS. 

AN  interesting  series  of  experiments, 
according  to  reports  in  a  German 
technical  paper,  have  been  made  by 
Richard  Zsigmondy,  of  Vienna,  on  the  trans- 
mission of  heat  through  different  kinds  of 
glass.  It  has  long  been  known  that  bodies 
equally  transparent  did  not  let  though  the 
heat  that  accompanied  the  light  with  cor- 
responding freedom,  and,  furthermore,  that 
some  opaque  bodies  permitted  the  heat  to 
pass  freely.  Ordinary  clear  glass  cut  off  a 
portion  of  the  heat,  and  this  quality  adapted 
plate  glass  to  be  used  as  fire  screens.  Rock 
salt,  on  the  other  hand,  permitted  both  light 
and  heat  to  pass  freely,  while  a  black  solu- 
tion of  iodine,  which  cut  off  the  light  en- 
tirely, offered  very  little  obstruction  to  the 
radiant  heat.  All  these  and  many  similar 
facts  have  been  known  for  a  number  of 
years,  but  there  is  still  a  good  deal  to  be 
learned  in  the  field  of  heat  and  light  trans- 
mission if  valuable  practical  results  were  to 
come  of  the  investigation. 

Mr.  Zsigmondy  in  the  experiments  alluded 
to  began  with  the  idea  that  alum  resisted 
the  heat  rays,  and  so  he  had  glass  made 
containing  a  large  per  cent,  of  alumina,  but 
while  the  results  showed  a  much  greater 
amount  of  heat  cut  off  by  the  alum  glass 
than  by  ordinary  glass,  there  was  reason  to 
suspect  that  the  difference  was  rather  due 
to  the  presence  of  iron  on  the  surface  than 
to  the  salts  of  aluminum  in  the  body  of  the 
glass  itself.  Without  describing  the  ex- 
periments in  detail  it  is  enough  to  say  that, 
acting  on  the  suspicion  that  the  iron  was 
the  cause  of  the  glass  cutting  off  the  heat, 
a  number  of  specimens  of  glass  were  pre- 
pared containing  from  I  to  4  per  cent,  of 
iron  oxide.  The  first  sample,  containing  i 
per  cent.,  was  for  certain  reasons  the  most 
satisfactory.  The  glass  was  about  Yi  inch 
thick  and  of  a  light  blue  color,  and  when 
tested  with  a  gas  flame  it  permitted  less 
than  i  per  cent,  of  the  heat  to  pass,  while 
with  ordinary  glass  of  similar  thickness  60 
per  cent,  of  the  heat  was  transmitted. 
Tested  by  the  sun  the  iron  glass  transmitted 
12  per  cent,  of  the  heat,  compared  with  86 
per  cent,  transmitted  by  common  glass. 

The  possible  application  of  this  discovery, 
remarks  Iron  Age,  is  of  more  than  usual 
interest,  for  there  is  a  very  wide  field  of 
application  to  a  greater  or  less  transparent 
glass  that  will  at  the  same  time  be  opaque 
to  radiant  heat.  The  color  would  further- 
more be  an  advantage  in  many  instances, 
for  it  would  add  to  the  decorative  effect  of 
the  glass.  Plate  glass  screens  for  open  fires 
could  be  made  of  such  a  glass  to  advantage, 
but  perhaps  what  would  be  of  the  greatest 
usefulness  would  be  lamp  shades  and 
chimneys  around  wicks  burning  kerosene. 
Nowadays  lamps  are  used  a  great  deal  for 
evening  reading  as  well  as  for  general  illum- 
ination, and  if  a  transparent  shade  could  be 
made  which  would  cut  oft  the  heat  from  the 


face  and  head  of  a  person  reading  near  by, 
the  effect  would  be  decidedly  pleasant  and 
also  probably  of  advantage  to  the  health. 
It  is  to  be  hoped  that  this  reported  discovery 
is  not  like  those  many  rumored  inventions 
which  are  always  being  announced  as  going 
to  revolutionize  the  world  and  which  never 
amount  to  anything  more  than  a  rumor. 
The  discovery  we  have  referred  to  is,  how- 
ever, entirely  probable,  and  furthermore  is 
reported  by  a  German  technical  paper  of 
high  standing. 


ONTARIO  GOLD  MINES. 

A  COMMUNICATION  from  the  pen 
of  T.  D.  Ledyard  appeared  in  a  To- 
ronto paper  a  few  days  ago  on  the 
subject  of  Ontario  gold  mines. 

So  far  as  at  present  known,  hesiys.  we  pro- 
bably cannot  expect  any  alluvial  gold  mines  in 
Ontario,  but  must  confine  ourselves  to  quartz 
mining  or  to  ores  which  are  contained  in 
veins.  But  these  are  the  kind  of  mines  which 
may  beexpected  to  be  lasting  and  toyield  large 
quantities  of  gold,  although  the  amount  per 
ton  may  be  small.  For  modern  improve- 
ments in  mining  and  milling  have  lessened 
cost  so  much  that  a  very  low  grade  ore  will 
now  pay  if  found  in  quantity.  Everything 
connected  with  modern  mining  is  now  re- 
duced to  a  system,  crushing  mills  and  con- 
centrators are  to  a  great  extent  automatic, 
and  if  there  is  a  large  supply  of  ore  which 
will  yield  a  profit  the  mining  and  milling  of 
it  is  as  legitimate  and  safe  as  almost  any 
other  business.  You  quote  a  case  in  which 
ore  yielding  65  cents  per  ton  was  mined  and 
milled  at  a  profit. 

This  was  at  the  Spanish  mine  in  California, 
where  the  ore  could  be  quarried  and  deliv- 
ered to  the  mill  at  a  total  cost  of  less  than  32 
cents  per  ton. 

The  mills  used  at  this  mine  have  for 
several  years  maintained  their  reputation  as 
being  very  effectual  and  economical  on  a 
certain  class  of  ores,  particularly  those  which 
contain  much  sulphurets,  similar  to  most  of 
our  Ontario  gold-bearing  ores.  The  average 
cost  of  milling  the  ore  of  the  Spanish  mine 
by  four  Huntington  mills  for  four  months 
was  less  than  25c.  per  ton,  and  they  crushed 
an  average  of  136  tons  per  day. 

The  last  yearly  report  of  the  Alaska  Tread- 
well  gold  mine  in  Alaska  shows  that  a  divi- 
dend of  7%  per  cent,  was  paid  on  a  capital 
of  five  millions. 

The  average  value  of  all  the  ore  treated 
during  the  year  was  $2.94  per  ton,  including 
sulphurets.  The  wages  of  white  labor  ranged 
from  $3  to  $6  per  day,  and  other  expenses 
were  proportionately  high,  yet  notwithstand- 
ing this  they  paid  a  dividend  of  $375,000  for 
the  year,  on  ore  yielding  less  than  $3  per 
ton. 

Ores  yielding  less  than  $4  per  ton,  of  which 
one-third  of  the  value  is  in  the  sulphurets, 
are  now  being  worked  profitabl>    in    North 


and  South  Carolina,  one  mine  producing 
over  100  tons  per  day.  A  little  .more  than 
100  miles  east  of  Toronto  are  ores  much 
richer  than  these. 

At  the  Carscallen  mine  in  Belmont  town- 
ship, Peterborough  county,  the  result  of 
milling  operations  showed  an  average  yield 
of  at  least  $10  per  ton,  and  probably  better 
than  this  could  be  done  with  a  mill  best 
suited  to  the  ore. 

A  mill  test  of  ore  taken  from  near  the  sur- 
face at  the  Ledyard  gold  mines,  on  the  lot 
adjoining  the  Carscallen  property,  yielded 
$25.40  per  ton  by  mill  test,  and  ore  much 
richer  than  this  has  since  been  mined. 

At  these  mines  there  appeared  to  be  large 
quantities  of  ore  which  can  be  mined  very 
cheaply,  one  place  where  several  veins  meet 
having  the  appearance  of  a  large  quarry 
from  which  three  or  four  miners  could  pro- 
duce 20  tons  of  ore  daily,  sufficient  to  supply 
the  Huntington  mill  which  is  now  being  put 
up. 

Numerous  other  places  in  the  same  dis- 
trict have  good  shows  of  gold  which  should 
pay  well  by  intelligent  working ;  and  as  noth- 
ing would  add  so  quickly  to  the  wealth  of  the 
country,  it  is  to  be  hoped  they  will  soon  be 
developed. 

Yours,  etc., 

T.  D.  Ledyard. 
Toronto,  May  26. 


Coin  in  the  slot  gas  meters  are  to  be  tried 
in  San  Francisco.  An  English  gas  journal 
stated  that  75  of  such  meters  have  been 
shipped  to  that  city  from  Glasgow,  Scotland. 
They  are  adjusted  to  deliver  125  feet  of  gas 
for  every  25-cent  piece  dropped  in  the  slo\ 
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SHOP  NOMENCLATURE. 

EVERY  trade,   says    Metal   Worker,  is 
prone  to  develop  a  distinct  dialect  or 
set  of  technical  terms  and  phrases — as 
a  rule,  most  appropriate  to  its  character  but 
likewise  almost  unintelligible    to   the    out- 
sider.    The  machinist  can  talk  a  language 
that  is  no  clearer  to  the  unitiated  than  that 
of  the  abstruse  scientist,  except,  perhaps, 
because  of  a  certain  symbolic  meaning  to  be 
found  in  many  of  the   technical  terms.     In 
fact,  one  cannot  fail  to  be   impressed    with 
this    spirit   of  symbolism  as   he   hears  the 
familiar  names  of  parts  of  the  human  body 
applied  to  inanimate  tools   and   machines. 
The  character  and  use  of  the  lower   portion 
of  amachine  is  vividly  presented  to  the  mind 
when  it  is  called  a  leg  or  a  foot ;  the  terms 
"  body,"    "  head  "    and    "  back,"    mechani- 
cally applied,   are  immediately  clear  to  us, 
while  there  appears   at    once  a  fitness  in 
the     "arms"     of   a    pulley,    the    "hands" 
of  a  watch    or  the   "  fingers ",  of  a    clutch. 
"  Eyes"    and    "  ears "    are    certainly    sug- 
gestive terms  when  they  refer  to  objects  with 
which  the  machinist  has  to  do,  and  so  we 
find  both  similarity  of  form  and  use  existing 
between  the  human  jaw  and  teeth  and  the 
"jaw"  of  a  vise  or  the  "teeth"  of  a  saw. 
Seemingly,  having  exhausted  the  body  as  a 
source,  the  versatile  mechanic  has  turned  to 
the  clothing  we  wear.      He  can  show  one 
either  a  "shoe''  or  a  "cap;"  will  place  a 
"button"  where  it  will  do  its  duty  as  a  knob 
or  will  hold  two   pieces  together  ;    he  will 
even  fit   a  "  collar  "  or  a   "  sleeve  "   over  a 
shaft.     All  this  in  the  way  of  curious  terms 
and    striking   resemblances,    but    there    is 
withal  an  important  side  to  this  matter  of 
technology,  or  rather  technical  dialect.    As 
it  is  well  to-day  that  all  men  of  science  and 
letters  can   communicate  through  one  lan- 
guage, the  Latin  (although  it  be  dead  to  the 
world  at   large),  so   it  is  desirable  that,  at 
least  within  the  limits  of  our  own  English 
tongue,  there  should  be  agreement  among 
technologists,  professors  and  artisans  as  re- 
gards technical  terms  and  their  definitions. 
For  this  dialect  changes  with  the  locality. 
Words     that     are     familiar     to     us     upon 
this     side    of     the     Atlantic     are     simply 
unintelligible  to   the  English  mechanic,  and 
perhaps  even   more   generally  the  reverse  is 
the  case.     Thus  the  pitman   of  the  English- 
man or  of  our  own  old  millwrights  becomes 
the   connecting  rod  of  to-day    and  of  this 
country.     The  punching  bear   is  almost  un- 
known to  us  by  name,  but   the  term  screw 
punch  is  at  once  suggestive  and  explanatory 
of  a  common  tool.     The  tap  bolt  of  one  lo- 
cality is  the  cap  screw  of  another,  and  so  on. 
Mechanical    and    technical   dictionaries    of 
course  serve  to  clear  up  some  of  the  diffi- 
culties, but   nothing   is  truer  than  that  the 
lexicographer  records  but  does  not  originate 
the  terms  or   their  definitions.     In  many  a 
shop  the  origin  of  certain  accepted  titles  can 
be  traced  back  to  the  facetiousness  of  some 


workman  who  in  the  spirit  of  humorous  com- 
parison gave  a  symbolic  name  with  such 
fitness  that  moral  suasion  could  not  over- 
come it.  In  fact,  things  must  have  a  name 
and  if  not  well  christened  they  are  sure  to 
be  badly  nicknamed.  Indeed,  it  is 
common  to  find  an  article  known  by 
one  name  in  the  office  and  drafting  room 
and  by  another  entirely  different  in  the  shop. 
Thus  the  simple  and  explanatory  title  "bed" 
(of  an  engine)  was  found  in  one  case  to  have 
been  turned  into  "bullhead"  by  the  mould- 
ers, notwithstanding  that  there  appeared 
neither  symbolic  nor  sentimental  reason 
therefor.  The  draftsman  is  often  much 
troubled  by  this  action  on  the  part  of  the 
workmen.  He  gives  his  drawing  a  certain 
title  or  makes  an  itemized  list  of  the  parts, 
giving  to  each  a  name,  but  finds  subsequently 
that  his  terms  and  titles  when  expressed  in 
shops  are  not  perfectly  intelligible.  His 
titles  are  likely  to  be  long,  but  intentionally 
comprehensive,  nevertheless  his  "  regener- 
ator spring  rod  clamp  "  is  likely  to  be  chris- 
tened by  the  workman  with  a  name,  perhaps, 
less  explanatory,  but  assuredly  simpler  and 
shorter.  In  this  matter  there  should  cer- 
tainly exist  the  spirit  of  co-operation.  There 
is  no  use  in  trying  to  make  a  bird  sing  that 
won't  sing,  and  therefore  thtre  should  be 
such  agreement  upon  terms  and  titles  that 
no  misunderstanding  can  possibly  arise. 


EXPENSIVE  ECONOMY. 

THAT  cheap  things  are  not  always  the 
best,  remarks  American  Artizan,  is  an 
old  copy-book  maxim  so  well  known  as 
to  need  no  enlarging  upon  here,  but  all  the 
same  the  obvious  truth  which  is  contained  in 
these  words  is  not  perhaps  as  fully  taken  to 
heart  as  it  should  be.  There  is  the  question 
of  employees.  It  is  poor  economyinone  way, 
if  not  in  another,  to  take  the  cheapest  help 
obtainable,  as  more  than  one  close-fisted  em- 
ployer has  found  to  his  cost. 

We  know  of  the  case  of  a  hardware  mer- 
chant out  in  Iowa,  who  anathemizes  himself 
furiously  whenever  he  thinks  of  something 
he  did  a  few  years  ago.  He  had  an  elegant 
location  and  a  first  rate  clerk  who  knew  his 
business  and  knew  it  thoroughly.  One  day 
a  man  fairly  well  along  in  years  came 
to  his  town  and  offered  to  work  for 
$6.00  a  week  less  than  this  merchant  was 
paying  his  clerk.  As  his  recommendations 
were  a  No.  1,  and  as  he  evidently  was  away 
up  in  the  hardware  business,  this  hardware 
man  discharged  his  old  clerk  and  took  in 
this  new  man.  For  three  months  this  mer- 
chant was  proud  as  a  peacock  at  the  change 
he  had  made.  His  new  clerk  was  sharp, 
affable,  a  ready  salesman,  and  in  spite  of  all 
his  great  merits  he  was  cheap — dirt  cheap. 
But  one  day  Mr.  Clerk  resigns  his  job,  and 
in  a  little  while  there  was  a  new  store  in  that 
little  Iowa  town,  and  Mr.  Merchant  realized 
that  somebody  had  stolen  a  march  on  him. 
The  Hardware  Trade  Journal,  a  leading 


English  hardware  journal,  discussed  in  a  re- 
cent issue  this  same  question.  The  point  of 
view  taken  is  a  very  narrow  one  and  shows 
a  decided  tincture  of  national  jealousy,  but 
at  the  same  time,  we  must  acknowledge  it  is 
but  the  transference  of  this  question  of  the 
unwisdom  of  "  expensive  economy "  in 
choosing  employes,  from  the  isolated  case  of 
a  close-sighted  Iowa  hardware  dealer,  to  a 
general  one  involving  two  great  nationalities. 
Says  the  Hardware  Trade  Journal  : 

"It  appears  that  Germany  just  now  is  in 
difficulties  as  to  what  to  do  with  its  boys, 
and  special  circulars  are  being  despatched  in 
a  wholesale  manner  to  German  consuls  and 
business  men  2broad,  requesting  full  infor- 
mation in  the  matter  of  openings  for  indus- 
trious, dischpined  and  well  educated  youths. 
We  have  already  had  occasion  to  comment 
upon  the  excellent  conduct  of  young  Ger- 
many as  a  clerk.  He  is,  as  a  rule,  sober,  in- 
dustrious, painstaking  and  frugal,  well  edu- 
cated, a  master  of  two  or  three  languages, 
and  cheerful  in  obedience  to  orders.  He  is 
as  a  whole  superior  in  most  of  these  qualities 
to  his  English  competitors.  As  a  clerk, 
however,  he  is  only  in  rivalry  with  fellow- 
clerks,  and  is  prepared  to  underbid  them  all 
round  with  employers  who  are  not  given  to 
the  exercise  of  much  foresight.  But  a  day 
of  reckoning  comes,  when  the  industrious 
Teuton  has  learned  his  employer's  business, 
as  he  does  sooner  or  later.  Then  the  com- 
petition is  somewhat  more  serious,  and  the 
wisdom  of  securing  a  cheap  clerk  begins  to 
wear  another  aspect.  It  is  at  this  moment 
that  the  unthinking  merchant  realizes  his 
mistake  for  the  first  time." 

In  buying  goods  of  various  kinds,  economy 
is  apt  to  be  expensive.  A  highly  improved 
and  well  constructed  article  can  not  be  sold 
as  cheaply  as  an  inferior  article.  Better 
materials,  better  construction,  better  work- 
manship, must  play  some  part  in  the  deter- 
mination of  selling  price,  and  no  one  can 
buy  a  ten  dollar  article  for  five  dollars,  as 
no  one  can  long  stay  in  business  who  ven- 
tures to  sell  at  such  losing  figures.  There  is 
a  minimum  price  at  which  goods  can  be 
sold,  provided  they  are  manufactured 
out  of  high  grade  standard  material,  and 
are  well  made,  and  if  these  goods  are 
offered  lower  than  this  price  (provided,  of 
course,  that  their  manufacturer  is  not 
in  possession  of  special  machinery  or  other 
special  facilities  which  his  competitors  can- 
not obtain)  then  it  stands  to  reason  that 
lower  grade  materials,  or  a  poorer  quality  of 
workmanship  is  used  in  their  construction, 
and  sooner  or  later  this  inferiority  must  tell 
in  lack  of  durability,  poor  operation,  break- 
age of  parts  or  some  other  way.  Of  course 
we  do  not  mean  as  being  understood  that  a 
ten  dollar  article  is  better  than  a  competing 
one  sold  at  five  dollars.  When  a  man  tries 
to  sell  us  one  of  the  former  we  not  only  call 
on  him  to  prove  that  it  is  better  than  the 
other  article,  but  that  it  is  fully  five  dollars 
better  as  well.  Wise  economy  is  an  essential 
part  of  business  success  ;  but  economy  for 
Its  own  sike,  practiced  on  every  possible  oc- 
casion, is  a  very  expensive  policy  in  the 
iron  gun. 
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BUSINESS  CHANGES. 

DIFFICULTIES.ASSIGNMENTS.COMPROMISES. 

THE  Thomas  McDonald  Manufacturing 
Co.,  Montreal.  A.  W.  Stevenson  has 
been  appointed  liquidator. 

G.  W.  and  W.  Ayer  &  Co.,  traders,  Magog, 
Que.,  have  assigned. 

A.  G.  Miles,  plumber,  Hamilton,  has  as- 
signed to  Walter  Anderson. 

J.  D.  Therion,  general  merchant,  St. 
Manique,  Que.,  has  assigned. 

A.  C.  McKinnon,  general  merchant, 
Spring  Hill,  N.  S.,  has  assigned. 

C.  H.  Keith,  general  merchant,  Petit- 
codiac,  N.B.,  is  asking  an  extension. 

J.  B.  Nadeau,  saddler,  Montreal,  is  offer- 
ing to  compromise  at  50c.  on  the  dollar. 

P.  Pepin,  hardware,  Montreal,  has  had  a 
demand  of  assignment  made  upon  him. 

C.  U.  Lacascrox  general  merchant,  Monte- 
bello,  Que.,  has  assigned  to  A.  Lamarche. 

Langlois  &  Lalonde,  plumbers,  Montreal, 
are  offering  to  compromise  at  25c.  on  the 
dollar. 

Joseph  A.  Boucher,  tinsmith  and  roofer, 
Montreal,  has  compromised  at  30c.  on  the 
dollar. 

Anderson  Bros.,  general  merchants,  Ken- 
sington, P.E.I.,  are  offering  to  compromise 
at  30c.  on  the  dollar. 

George  R.  Batson  &  Co.,  fish  and  general 
merchants,  of  Campobello,  N.  B.,  have  as- 
signed without  preference. 

Park  &  Co.,  tanners,  Newmarket,  have  as- 
signed to  E.  R.  C.  Clarkson  ;  liabilities  of 
$35,000  with  assets  nominally  the  same. 

The  Drury  Nickel  Co.,  Worthington, 
has  gone  into  liquidation,  and  Henry 
Barber,  Toronto,  has  been  appointed  liqui- 
dator. 

S.  B.  Horner,  general  storekeeper,  of  Sault 
Ste.  Marie,  has  assigned  to  W.  A.  Campbell. 
Liabilities  not  known,  but  assets  will  amount 
to  about  $25,000. 

PARTNERSHIPS     FORMED    AND    DISSOLVED. 

St.  Jean  Freres,  hardware,  Montrea',  dis- 
solved. 

Price  &  Allison,  general  merchants,  Nor- 
ton Station,  N.B.,  have  dissolved. 

Dunlop,  McKim  &  Downes,  general 
merchants,  Wallace,  N.S.,  have  dissolved. 

Theo.  Delage  &  Co.,  hardware  and  paints, 
Montreal ;  partnership  registered  Theo. 
Delage  as  manager,  and  E.  St.  Denis  special 
partner  for  $200  for  five  years. 

E.  A.  Dyer,  Leon  Dyer  and  Horace  S. 
Bigelow  have  registered  a  partnership  in 
Sutton,  Que.,  to  carry  on  business  as  gen- 
eral merchants  under  the  style  of  Dyer  & 
Son. 

McMonne  Bros.,  general  merchants,  Rich- 
mond, Que.,  have  dissolved,  and  a  new  firm 
has  been  formed  composed  of  Samuel   Mc- 


Marine  and  John  McMorine,  Jr.;  style  un- 
changed. 

F.  H.  Sleeper  and  Chester  C.  Edwards 
have  registered  a  partnership  in  Montreal  to 
carry  on  business  as  manufacturers  of  elec- 
trical appliances,  under  the  style  of  F.  H. 
Sleeper  &  Co. 

SALES   MADE  AND   PENDING. 

The  stock  of  Joliffe  &  Co.,  furniture  and 
carpets,  Toronto,  is  to  be  sold  by  auction  on 
27th  inst. 

J.  E.  Aylesworth,  stoves,  tinware,  crock- 
ery, etc.,  Brandon,  hardware  stock  sold  to 
—  Murdock. 

The  stock  of  W.  J.  Nicholson,  general 
merchant,  Riceville,  has  been  sold  at  61c.  on 
the  dollar. 

The  stock  of  Thibaudeau  &  Co.,  general 
merchant,  St.  Eulalie,  Que.,  has  been  sold 
at  55c.  on  the  dollar. 

The  stock  of  J.  Muckleston  &  Co.,  whole- 
sale hardware,  Kingston,  has  been  sold  to 
George  Sears  at  40c.  on  the  dollar. 

The  stock  of  George  Diehl  &  Co.,  manu- 
facturers of  mantels,  tiles  and  grates,  To- 
ronto, is  to  be  sold  by  auction  26th  inst. 

CHANGES. 

C.  J.  Pilkey,  machinist,  Stratford,  has  sold 
out  to  A.  M.  B.  French. 

W.  A.  Milne,  general  merchant,  Parkhill, 
has  sold  out  to  D.  J.  Dutton. 

E.  Webster,  general  merchant,  Niverville, 
N.S.,  has  sold  out  to  J.  R.  Marsh. 

Samuel  Cameron,  general  merchant, 
Lorneville,  has  sold  out  to  J.  Gilmore. 

The  Wells  Hardware  &  Plumbing  Co., 
Brandon,  is  reported  to  have  sold  out. 

J.  C.  Mitchell,  hardware,  Estevan,  Man., 
has  been  succeeded  by  Murdock  McLean. 

J.  L.  Fenn  &  Co.,  hardware  and  stoves, 
Bracebridge,  has  sold  out  to  Tillson  & 
Whitten. 

W.  Bingham,  painter  and  livery,  Mount 
Forest,  has  been  succeeded  by  Stephen  & 
Lamont. 

Jessie  McKnott,  wife  of  Ronaldo  D.  Greet, 
has  been  registered  proprietress  of  the  War- 
ren Scale  Co.,  Montreal. 

Marcelline  Paradis,  wife  of  Edouard  Fer- 
land,  has  been  registered  proprietress  of  the 
firm  of  M.  Paradis  &  Co.,  general  trader?, 
Quebec. 

FIRES. 

James  Coates'  foundry,  Bradford,  has 
been  burnt  out. 

J.  H.  Davey,  lumber  and  shingles,  Brad- 
ford, has  been  burned  out. 

Love  &  Tryon,  general  merchants,Grenfel, 
Man.,  have  been  burned  out. 


Just  a  little  order, 

Just  a  little  talk, 

Just  a  little  salary, 

fust  a  watch  in  hock, 

Just  a  little  mileage, 

Just  a  snub  or  two, 

And  then  the  average  traveling  man 

Is  feeling  mighty  blue. 

— Binghampton  Republic. 


Roofing  aod  Building  Paper 

Tarred    Felt, 
Dry  and  Tarred  Sheeting 

Building  Paper, 
2  and  3  Ply  Ready  Roofing, 
Pitch,  etc., 

In  stock  here  for  the  convenience  of  the  Trade. 

Alex.  Mc Arthur  &  Co.,  Montreal 


H.    D.   SIMMONS  &  CO.,     Representatives 

85  York  Street,  TORONTO. 

TELEPHONE    8164. 


OUR  SALES  OF 


"BURHAM 


»   Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  other 
Try  it  and  be  convinced 


Sole  Consignees  for  Canada, 


IWRAE  &  CO.,  OTTAWA 


'P  LIQUID 
0    GLUE 


IS     THE     BEST 


THE  ART  METR0P0LE,  Agents. 

131  Yonge  Street,  TORONTO. 


THE 

Eureka   Refrigerator, 

PATENT. 
Manufactured  by  the 

Eureka  Refrigerator 

Co.,  of  Toronto. 

54  Noble  St. 

Wilbert  Hooey 

Manager 

This  cut  shows  our  grocer 
refrigerator  in  three  sizes. 

We  also  keep  in  stock  a 
large  assortment  for  family 
use. 

Send  for  Catalogue. 


1879 ESTABLISHED 1 8  79 

Essex  Handle  and  Wood-Turning  Works 


Next  In  Importance  to  the 

Axe,  comes  the  Handle. 
Our  shaved  pattern  is  pronounced  bv  choppers  to  be 
just  right.  If  you  do  not  sell  them  it's  time  you  did, 
because  they  are  what  the  people  want  who  use  axes. 
If  you  do  not  get  them  from  your  wholesale  house  send 
direct  to 

GARDNER   BROS.  &  CO.. 

Manufacturers  all  kinds  of  Handles  and  Wood  Turning 
ESSEX,    OST. 
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DowSWell  BROS. 

HAMILTON,  ONTARIO 


.IANUFACTURERS   OF 


Clothes  Wringers,  Mangles, 
Churns,  Washing  Machines, 
and  Household  Specialties 


Prices  are  low  but  you  will  find 
our  goods  first-class.  Send  for 
Catalogue 


Eastern  Agents 


I.L. 


&  SOU,  -  Montreal 


RAMSAY'S 
PURE 


WHITE  LEAD 


%^&&&m&8&^# 


Parmenter  &  Bulloch 


Manufacturers  of 


Rivets,  Burrs,  Wire  Nails 

Of  every  Description 

Carpenters'  Braces,  and  other  Hardware  lines. 
SPECIALTIES  : 

Tubular,  and  Bifurcated  or  Slotted  Rivets,  I  acing 
Studs,  Rubber  Arctic  and  Leather  Shoe  Buckles,  and 
Shoe  Braces.  Write  for  Illustrated  Catalogue  and 
Price  List.  ^^^^^^^^^^ 

Head  Office  and  Works:  GANANOQUE,  ONT. 

BRANCH    WAREHOUSE: 

32  and  34  St.  Dizor  St.,  Montreal 


wild  -To-paV  <nfri, 
U/irH  A   fi^r-1    ANP 


DO  YOl/? 


^  <cidi/ert(.semetir 

To^OJslTO 
ujill  bring  you, 
tenders/ram  iht 
best  contractor*. 


-•Of 


AUSTRALIAN  TIN. 

AUSTRALIA,  as  is  well  known,  is 
one  of  the  tin  bearing  countries, 
from  which  supplies  of  the  metal 
find  their  way  to  the  United  States.  The 
principal  stanniferous  deposits  of  that 
country  are  found  in  the  colony  of  New 
South  Wales,  where  they  were  discovered  as 
far  back  as  1853.  It  was  not,  however, 
until  1872  that  they  began  to  be  systemati- 
cally worked.  From  recent  statistics  of  the 
mineral  production  of  New  South  Wales, 
furnished  by  the  Colonial  Department  of 
Mines,  the  quantity  of  tin  raised  and  ex- 
ported during  the  21  years  ending  December 
31,1892,  was  121,912  tons,  valued  at  $31,- 
236,368.  This  includes  tin  in  the  shape  both 
of  ore  and  of  ingots.  The  Iron  and  Steel 
Trades  Journal  of  London  observes  that  the 
production  of  the  metal  is  now  one  of  the 
settled  industries  of  the  country,  and,  as 
the  supply  is  practically  unlimited,  the 
quantity  raised  depends  almost  entirely 
upon  the  price  realized.  There  are  no 
tin  manufacturers  in  New  South  Wales, 
and  although  the  mineral  is  so  plenti- 
ful in  the  colony,  the  whole  of  the  manu- 
factured tin  used  for  canning  meat  and  fruit 
and  other  purposes  has  to  be  imported.  The 
quantity  of  tin  plates  imported  during  1892 
amounted  to  62,078  packages,  of  the  esti- 
mated value  of  $237,875.  There  were  also 
I9>°33  packages  of  tinware,  valued  at 
$80,613.  Practically  the  supply  of  tin  in  the 
colony  is  inexhaustible.  Up  to  the  present 
time  the  deep  deposits  and  lodes  have 
scarcely  been  touched,  the  bulk  of  the  metal 
obtained  being  in  the  form  of  stream  tin. 


INSOLVENCY   BILL. 

The  Insolvency  bill  was  considered  by 
the  Sena'e  in  committee  on  Tuesday,  and, 
after  a  discussion  of  a  couple  of  hours,  the 
Senate  adjourned,  leaving  the  matter  pre- 
cisely where  it  was  when  it  was  taken  up. 
The  point  under  discussion  was  whether 
the  bill  should  be  restricted  to  traders  or 
whether  it  should  include  farmers  within  its 
operations.  Several  of  the  Senators  con- 
demned the  measure,  and  declared  it  ought 
not  to  become  law.  **  Who  wants  the  bill  ? " 
asked  Senator  McCallum,  and  Senator 
Dickie  answered,  "  The  bankers  and  the 
wholesale  merchants,  but  the  people,  whom 
it  chiefly  concerns,  have  never  been  heard." 


TOO  SMART  FOR  HIM. 

Brown — No,  I  won't  do  any  business  with 
that  man  ! 

Robinson — Why  not  ?  He  stands  well  in 
the  trade. 

Brown — He  was  engaged  to  be  married  to 
my  wife  and  broke  the  engagement.  I  don't 
do  any  business  with  a  fellow  who  is  so  much 
smarter  than  I  am. — Hallo. 


BERGER  BROS. 


Tinners'  Hardware 
and  Roofer*'  Supplies 


The  best  Eave  Trough  Hangers  and  Pipe  Fasteners 
on  earth.  Berger's  Long  Eave  Gutter,  Pipe  Hooks  aiid 
Fasteners  of  every  description.  Also  Ridging,  CrrsU 
ings,  F'inals,  Registers  and  Ventilators.  Don't  buy  un- 
til you  have  our  price.     Samples  and  catalogue  free. 

237  ARCH   ST.,   PHILADELPHIA,    PA. 

Canada  Iron  furnace  Co,,  Ltd, 

Manufacturers  of 

CHARCOAL  PIG   IRON 

MONTREAL. 

BRAND  "(J.  I.  F."  THREE 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO.  E,  DRUMMOND, 

Managing  Director  and  Treasurer 


REST  YOUR  EYES 


All  oculists  and  practical  scientists 
in  general  agree  that  it  is  a  good 
thing  to  rest  the  eyes  occasionally 
during  the  day  by  looking  at  a 
GREEN  DISC  for  20  seconds,  at 
intervals  of  2  to  3  hours.  Drop  us 
a  postal  and  we  will  mail  you  a 
GREEN  DISC. 


JOHN 

LOCAS  &  CO. 

Philadelphia 
New  York 

Paint 

Manufacturers. 

Chicag 
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H.  Boker's  B.  &  S. 

pattern. 

Hi  BOK6rS      PATTERN 

Toilet  Clippers 

ARE  THE  LEADERS  IN  THE  CANADIAN  MARKET 
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You  Lose  More  Than  We  Do 


If  you  do  not  buy  a  copy 
of  '  Ideas  for  Hard- 
ware Merchants '  at  50 
cents 


JUST  HALF  PRICE 


•    •      •    • 

CONTENTS: 

Starting  a  Hardware  Store. 

Behind  the  Desk. 

Hints  about  Inventing. 

What  Hardware  Dealers  May  Sell. 

Ratio  of  Stock  Expenses  to  Sales. 

Retail  Advertising. 

System  in  the  Store. 

The  Use  of  a  Store  Window. 

John  Jones,  Jr. 

The  Holiday  Trade  in  Hardware. 

The  Successful  Merchant. 

Business  Education. 

The  Parable  of  a  Foolish  Trader. 

Cordiality  Between  Competitors. 

The  Other  Half. 

More  About  Advertising. 

The  Commercial  Value  of  a  Smile. 

Cash  or  Credit  ? 

The  Value  of  Price  Lists. 

Books  for  Hardware  Men. 

Etc.,  Etc.,  Etc. 

On  receipt  of  F 

ifty 

Cents  this  valuable  work  will  be 
istage  prepaid.     Edition  limited. 

forwarded  you, 

The  J.  B.  McLean  Publishing  Co. 

10  Front  Street  East 

Toronto. 
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TELEPHONE    1780. 


J.  H.  FARR  &  CO.  "-Moof  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,  Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 

8  to   16    MORSE    STREET,        -         -        TORONTO,     ONT. 


For  Iron  Fencing 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  8treet  West,  TORONTO. 


W.  &  S.  BUTCHER,  Sheffield,  England,  Makers  for  over  ONE  HUNDRED  YEARS 

of  the    celebrated    "WADE    &    BUTCHER"     Razors,    and    the    Original   Manufacturers 
of  Hollow  Ground  Razors,  can  with  confidence  highly         >^ 
recommend  their  goods  and  particularly  their        \&) 


Brand  as  being  the  most  perfect  Extra  Hollow  Ground  Razors  ever 
manufactured  and  especially  suited  for  the  use  of  Barbers  and  for  priv- 
ate use.  Genuine  Razors  are  marked  with  one  of  the  following  Corpor- 
ate Trade  marks  : 


OR 


WADE  &  BUTCHER, 
SHEFFIELD,  ENGLAND. 

@y$» >%i 

JAMES  HUTTON  &  CO.,  Agents, 


OR 


FOR  SALE  BY  ALL  DEALERS  IN  HARDWARE,  CUTLERY  and  FANCY  GOODS 


Montreal 


CURRENT    ]WAR^ET    QUOTATIONS 


METALS. 


Tin. 

Lamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  ..20,    21 
traits "     ....  20,    21 

Tin  Plates—  Charcoal  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes $5  50  $5  75 

I.X.,            "           6  75    7  00 

I.X.X.,       "           8  00    8  25 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 3  75    4  00 

IX             "            4  75    5  00 

I'XX.,        "            5  75    6  00 

I.XXX.,     "             6  75    7  00 

D.C.,  121x17         3  50    3  75 

DX          4  50    4  75 

D^X.X.        "            4  75    5  00 

Note. -Other  brands  might  be  shaded 

by  25c.  per  box. 

Coke  Platet— Bright 

Bessemer  Steel— 

I.C.,  usual  sizes    3  35    3  50 

I.C.,  special  sizes 3  60    3  75 

Charcoal  Platet—  Terne. 

Dean  or  J.G.  Grade— 

I  C.  20  x  28,  112  sbeets  . .     6  75    7  00 

IX.  Terne  Tin 8  75    9  00 

Old  process  I.C 13  00 

«    *      "      I.X 16  0C 

Charcoal  Tin  Boiler  Plates. 

Cooklev  Grade—  Per  lb. 

X  X."  14x56,  50  sheet  bxs  ) 
'  '        14x60,  "  \  6c,    6|c 

14x65,  ) 

Tinned  Plates 

72x30  up  to  24  gauge 6J    6} 

26        «     6|    7 

28        "     7J    7J 

Iron  and  Steel. 

Base  Price 
Common  Bar,  per  100  lb  ..  U  85  190 
R«ftned      "  "  ..     2  35    2  65 

Horse  Shoe"  »  -2  60    2  75 

Band  ;;       ••  £«> 

Swedish         "           "             ::     4  00    4  25 
leigh  Shoe  Steol 2  50 


Tire  Steel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb    0  10    0  14 

Russian  Sheet        "       0  1010  11 

Tank  Platesl-5  and  thicker  2  00    2  25 

Boiler  Rivets 4  50    5  00 


Boiler  Tubes. 


j-inoh 
-inch 


101c 
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Steel  Boiler  Plate. 

I  inch  $2  45 

16    "      2  35 

^      "      nd  thicker 2  25 

Sheet  Iron, 

8  to  20  gauge   2  50 

22  to  24      "      2  35 

26  "       2  45 

28  "      2  65 

Canada  Plates. 

Alldull 2  50    2  55 

1  polished 2  55    2  60 

All  Bright  2  85 

Iron  Pipe. 

Wrought  671  to  ™  and  10  p.c. 
Galvanized,  45  to  50  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  571  p.c. 

Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 41,  4} 

26  gauge,  "       4J,  5 

28     "  "       5,    51 

Gordon  Crown — 

16  to  24  gauge,  per  lb  4J,  4) 

41,  4} 


26  gauge, 

28      " 

Note — Cheaper  grades  about 
per  lb  less. 

Chain. 
Proof  Coil,  3-16  inch,  per  lb 

"         5-16  "  "       '.'.'.'..', 

%      "  "       

7-16"  "      


4},  5 
1  cen 


6  3-5 
i    4} 


"      ....2  4-5   2i 

Trace,  per  doz.  pairs    $3  60  5  90 

German  coil,  per  100  ft  ....  1  65  2  70 
Jack  chain,  iron,  single,  per 

doz  yards 0  13  0  50 

Jack  chain,  double,  per  doz 

yards 0  15    

Jack  chain,  brass,  single,  per 

doz  yards 0  20  110 


Copper — Ingot. 

English  B.  S  ton  lots  0  10}  0  11 

Lake  Superior  0  101  °  U 

Bolt  or  Bar. 

Cut  lengths,  round,  Ito  Jin.$0  20  $0  22 
"  round  &  square 

1  to  2  in 0  19    0  21 

Vote— Complete,  lengths  abou   Ifteen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

Un tinned,  14  oz,  and  light, 
16  oz,  14x48  and  14x60 $0  15    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  16    0  17 

Note — Extra  for  tinning,   2  cents  per 

pound,  and  tinning  and  half  planishing 

3  cents  per  pound. 

Planished  and  tinned,    14x 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 

4x6  ft,  25  to  30  lb  ea,  per  lb..  0  18    0  19 
"        35  to  45      "  "       ..  0  16    0  17 

"       50  lb  and  above  per  lb  0  15    0  151 
Boiler  &  T.  K.  Pitts. 

Plain  Tinned   per  lb 0  19 

Spun  "         0  21 

Wire. 
Pure,  in  coils— 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Boll  &  Sheet,  14  to  26  gauge.  0  18  0  20 

"        27  to  30      "      ..  0  20  0  21 

"        30  and  up 0  23  0  26 

Sheets,  hard-rolled  2x4  ft. . .  0  21  0  23 

Zinc  Spelter. 

Foreign,  per  lb 0  04*  0  04} 

Domestic    "      0  041  0  04} 

Zinc  Sheet. 

5  cwt  casks 0  05    0  051 

Part  casks 0  051  0  051 

Lead. 

Imported  Pig,  per  lb 0  2}    0  02  j 

Domestic  "      0  02} 

Bar,  1  pound 0  041 

Sheets,  21  lbs,  sq.  ft,  by  roll  0  04}  0  04} 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  041  0  04} 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  par  lb  and  30  p.c. 
discount. 


Note— Cut  lengths,  net  price  ton  lots 
30  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  7}c. 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  14    C  15 

Standard  0  13    0  14 

Wire 0  17    0  19 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's.perlb  $0  10}  0  11 

Other  makes"    0    9}  0  10 

White  Lead. 

Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  cwt      4}  4  75 

No.  1  Do "  4  50 

No.  2  Do "  4  25 

No.3  Do "  4  10 

Prepared  Paints. 

(In  1,  }  and  1  gallon  tins.) 

Pure,    per  gallon $105 

2nd  qualities    "      0  90 

Barn(inbbls)  0  80      0  90 

Colors  in  Oil. 

(251b  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre   0  06 

French      "        0  05 

Marine  Black   0  09 

"         Green    0  09 

Chrome    "         0  08 

French  Imperial  Green  o  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwtl  35  1  40 
"      (J.F.L.S.)"        "  2  75 

"  Roval  "  "  1  10  1  15 
Venetian  Red,  (best)  "  "  1  80  l  90 
English  Oxides  per  cwt  3  00  3  25 
American      "     >      „        „  i  ok  i  qn 

Canadian    "J  us  1  90 

Paris   Green,  per  lb  0  12}    0  15 

Burnt  Sienna,  pure,  per  lb  0  08} 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  lilack  "       0  09 

Chrome  Yellows  "      0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greons  "      0  12 

Golden  Ochre  0  08} 


HARDWARE 
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Varnishes  (in  bbls). 

No.  1  Furniture,     pergal 0  69 

Extra        '  "        0  90 

Brown  Japan  "        0  65 

Brown  Japan,  Turpentine  p.  gal.  0  85 
No.  1  Carriage  "       1  SO 

Gold  Size  Japan       per  gal.  1  00    1  80 
Pure  Orange  Shellac       "       1  95    2  05 

Hard  Oil  Fiuish       130 

Oil  Shellac 140 

White  Shellac 2  25 

Linseed  Oil  (in  bbls) 

Raw,    pergal 0  534 

Boiled        "       0  561 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal    0  42    0  43 

Castor  Oil. 

Best,  per  lb 0  06§  0  06J 

Cod  Oil. 

Cod  Oil,  per  gal 0  50    0  51 

G(ue(in  bbls) 

Common,  0  07}  0  08 

French  medal 0  09i  0  C9$ 

Cabinet,  sheet 0  11    0  12 

White.extra  0  16    0  18 

Gelatine    0  20    0  30 

Strip   0  16    0  18 

Coopers    0  19    0  20 

A  1  clear  0  09 

Liquid  Glue— F.  LePage's,  dis.  20  to 
25  per  ct.  off  list ;  Munn's,  dis.  25  to  30 
per  cent,  off  list. 


HARDWARE. 


Axle  Grease. 

Per  gross  7  00  13  00 

Batik  Tubs. 

Zinc  discount 4  00    4  50 

Copper,  discount,   40  and  10  to  40  pc. 

off  Revised  list. 
Steel  Clad  20  p.o.  dis. 

Bells—  Ban  i. 
Brass,  60    to  66§. 
Nickel  50  and  10  to  60  p. c 
Door. 

Gongs, Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 
Cow. 
American  make,  discount  60,  60  and   Portland,  car  load  lots  .. 


Carpet  Sweepers. 

Hissell,  per  doz 22  50 

World  '  21  75 

Daisy,  " 24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "       30  00    33  00 

Cartridges — See  Ammunition  . 
Castors. 
Bed,  new   list,  dis.  50pc.  {  to  50  and  5 
Plate  dis.50pc,  J     per  cent. 

Cattle  Leaders. 

No  31  and  32,  per  gross  ....    8  50  1125 

Cement. 


10  per  cent 
Canadian,  dis  45  and  50  pc. 
Form. 

American, eacn 2  00 

House , 
American,  per  lb 0  35 

Bellows. 

Hand,  perdoz    3  35 

Moulders 


5  00 


0  40 


4  75 

7  50  10  00 


Thorold 

Queenston       "  

Napanee  "  

Chalk. 
Carpenters'  Colored,  per 

gross  0  45 

White,  lump,  per  ewt   0  60 

Red 0  05 

Crayon,  pBr  gross    0  14 


2  70 
1.  10 
1  10 
1  10 


0  75 
0  65 
0  06 
0  18 


Glass. 

—  Windov 

Box 

Price. 

Double 

St 

ar. 

Diamond 

Size 

Per 

Per 

Per       P9r 

United 

50  ft 

100  ft. 

50  ft.  100ft. 

i  nches 

16  to  25 

1  20-25 

2  40 

175       .... 

26to40 

1  40 

2  70 

2  00       .... 

41  to  50 

3  10 

....       4  50 

57  to  60 

3  40 

....       5  00 

61  to  70 

3  70 

....       5  50 

71  to  80 

4  10 

....       6  25 

81  to  85 

4  50 

7  00 

86  to  90 

....       8  00 

91  to  95 

....       9  (0 

96  to  100 

....     10  00 

Pilkington. 
[Discount  10  p. c.  off  for  box  lots,  and 
10  and  5  for  10-box  lots.] 
Ordinary, 
st  break $3  65 


Chisels — Socket,  Framing  and  Firmer 


Blacksmiths'   discount   35,40  percent    American, dis  70  per  cent. 


Belting. 

Agricultural,  50  per  cent. 
No.  1,  leather,  dis.  40  &  5  per  cent. 
Best,  ditto,  30  to  33J  percemt. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits— Auger. 
Gilmour's  dis  60  per  cent. 
Excelsior,  discount  60perceL». 
Rockford  Common,  65  to  65  and  5  p.c. 

"        Perfection,  50  and  10  per  c. 
Jenmng's  Gen,  net  list  to  5  p.  cent  dis 
Car. 


2nd 
3rd 
4  th 
5th 
6th 
7th 


Ammunition — Cartridges. 
B.  B.  Caps,  51  and  5  per  cent. 
Kim  Fire  Tistol,  dis.40to  45  p.c.  Amer 
Rim  Eire  Cartridges,  Dom.  50 & 5  p.c 
Rim  Fire,  Military,  net  list,  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per   Gilmcur  s,  47$  to  50  per  Cb^t 

cent.,  Amer.  Expansive 

Central  Fire  Cartridges,  pistol  sizes,   01ark,s  15  per  cent. 

Ce^al3^  bridges,    sporting    Excelsior,  10  per  cent. 

and  military,  1  >  and  5  per  cent.                                          Gimlet 
Central   Fire,  Military  and  Sporting,    Clark's,  per  doz 0  65 

Amer.  net  list.     B.B.  Caps,  discount    Diamond,  Shell  "       100 

45  p.c.    Amer. 
Loaded  and    empty  Shells,  "  Trap  ' 

and  "  Dominion  ' '  grade, 25  p.c 


Nail  and  Spike,  per  gross    2  25 
Blacking,  (Catchpole's). 


Shot. 

Canadian,  common,  15  per  cent. 

Brass  Shot  Shells,  55  aiid  10  p  c. 

Primers,  30  per  cent. 

Wads. — Baldwin's. 

per  lb 

Best  thick  white  felt  wadding, 
in  $lb.  bags 1  00 

Best  thick  brown  or  grey  felt 
wads,  in  $  lb.  bags 0  70 

Best  thick  white  card  wads,  in 
boxes  of  500  each,  12  and 
smaller    gauges 0  99 

Best  thick  white  card  wads,  in 
boxes  of  500  each,  10  gauge 9  35 

Best  thick  white  card  wads,  in 
boxes  of  500  boxes.  8  gauge 0  55 

Thin  card  wads  in  boxes  of  1000 
each,  12  and  smaller  gauges...    0  20 

Thin  card  wads  in  boxes  of  1000 
each,  10  gauge 0  25 

Thin  card  wads  in  boxes  of  1000 
each,  8  gauge 0  45 

Chemically  prepared  black  edge 
grey  cloth  wads,  in   boxes  of  p.  M 
250  each- 
Hand  smaller  gauge 0  65 

9  and  10  gauge 0  75 

7  and  8  gauge 0  yO 

5  and  6  gauge 1  10 

Superior  chemically  prepared 
pink  edge,  best  white  oloth 
wads,  inboxes  of  250  each— 

11  and  smaller  gauge 1  15 

9  and  10  gauges 1  40 

7and8gauges 1  65 

5  and  6  gauges 3  90 

Anvils 

Per  lb 0  10    0  12$ 

Anvil  and  Vice  combined 

each " 4  50 

Augers. 

Gilmour's,  discount50  per  cent, 

Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole, Vaughan's,  each    1  35    1  60 

Excelsior,  Jennings',  discount  50  pei 
cent. 

Awls- 
Sewing  per  gross C  65    159 

Pegging,  "  ...    0  65    1  25 

Brad,  ....     0  85    1  60 

"  handled  "        ...      3  60    7  3C 

Saddlers'  "        0  45    1  60 

Awl  Hafts. 

Patent  Peg,  per  gross.......  l  .  „, 


No.  1,  Egyptian  Blacking. 
"    2,  ^' 


Blind  Rollers. 

Annex    perdoz.     125 


Mascot 
Erminie 


1  35 

1  12 


9  00 
4  50 


1  75 
1  85 
1  20 


Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  70. 
Tire,  dis   60  to  60  and  10  per  cent 
Stove,  dis., 60  and  10  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  70  to  70  and  10  per  cent 

Boring  Machines. 

Complete,  with  Augers,  ea.    5  00    7  5C 

Braces. 

Barber's    6  00    7  75 

Barber's  Ratchet 10  00  11  00 

Farmers' 2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 

Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'u  0  85    3  20 

Broilers. 
Light,  dis.  65  to  67$  per  cent. 
Reversible,  dis.,  65  to  67$  per  cent. 
Vegetable,  per  doz,,  dis.  37$  per  cent 

Henis,  No.  8        "      6  00 

"    No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  perdoz    500    4    23 

Butts— Brass. 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  and  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  65  &  10  to  70  pc. 
Loose  Pins,  "    65  &  10  to  70  p.c. 
Berlin  Bronzed,  dis.  70,  70  and  5  per 

cent. 
Gen  Bronzed, perpair  0  40    0  65 


Sewing, 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80 

Axes. 
Per  box   6  00  12  00 


Can  Openers. 

Acme,  per  gross   9  00 

8  0q  Sardin    Scissors, per  doz.    3  75 
Card. 

Horse,  per  doz 0  60 

Carpet  Stretchers. 

American,  per  doz 1  00 

Bullards  "       6  50 


8  30 


10  00 
4  50 


1  00 


1  50 


2nd 
3rd 
4th 
5th 
6th 
7th 


c, 
cation. 


Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85     4  00 

Churns 
Daisy  or  Deader,    dis.    from   factory 
60  and  2%  per  cent.  From  stock  60 
per  cent. 

Clamps. 
Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.O  135 

"  No    2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60$  to  65  p.c. 
Cradles,  Grain. 
Canadian,  discount  25  to  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list; 

dis.  40  per  cent. 
Hart  Mfg.  Co.,  (bolt  dies)  (Amer.  list) 
dis.  26  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz   0  88    1  60 

English,     " 2  00     4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  perdoz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37$  to  40  per  cent. 
Standard,  dis.  47$  to  50  p.  c. 

Klbows — Stove  Pipe 
$1.00  to  $1.65  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30    0  m 

Wine,  perdoz   130    2  25 

Star,         "  2  80    3  90 

FennsCorkstops,  No  2p.doz 170 

Petroleum,  per  doz 4  50    6  50 

Files  and  Rasps. 
Kearney  &  Foote's  discount  Am.  List 

57$  to  60  per  cent. 
Black  Diamond,  50  &  5  per  cent.  dis.   Lanes 

to  50  and  7$  Amer.  List. 
Nicholson's  dis. ,  Amer.  list,  50,  50  and  5 

per  cent. 
Toronto  File  Co.,  50  aDd  10  to  60  p.c. 

Amer.  list 
Jowitt's,  dis.  Can.  list,  25pc.  to  27$  p.c. 
Globe  File  Co.'s  disc.  60  per  cent. 
Horse    Rasps,  Kearney  &  Foote's  dis 

Am  list,  50  p.c.  to  50  and  10  p.c. 
Horse  Rasps,  dis.  45 p.c.  Amer.Hellers 
Horse  Rasps,  Spencer's,  dis.  Can.  list 

40  p.c. 
Horse  Rasps,  Toronto  FileCo.,  50  and 
10  p.c,  Amer.  list. 

Fluting  Machines. 

Each 0  60    2  00 

Forks. 
Hay, Manure,  etc, dis. 40  to  45  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  57$  to  60  per  cent. 
Shepard's     Lightning,  dis.   50 
and  10  p.c. 

Fruit  Presses. 

Henis',  per  doz  4  00 

Enterprise,  discount  10  p.c. 
Shepard's  Queen  City,  dis.  15  p.c: 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  etc. 

Stanley's,  dis. 50,  55 p.  c. 

Wire  Gauges 

Winn's  Nos.  26  to  33,  each    165    8  40 


3  90 

4  60 

4  95 

5  40 
5  90 
0  £0 


Picture  Glass 
Pilkington's  ordinary, 
1st  break    4    0 


4  70 

5  40 

5  90 

6  50 

6  9C 

7  70 


Gas  Fittings  and  Staple  Brackets. 

Jas.  Barwell,  Toronto— Dis.  20  to  25  p. 

free  of  du^y.     Net  list  on  appli- 

Glue  Pots. 

Tinned,    each   0  30 

Enamelled"      0  55    ...... 

Grindstone  Fixtures. 

P.  S.  &  W.,  per  doz 3  88    4  25 

Hammers — Nail. 
Maydole's    net  list  to  5  per  cent,  die 
Can.  discount  25  to  27$  p.c 
Tack. 

Magnetic^  per  doz  110 

Sledge 
per  lb 0  12$ 


1   50 


0  13 


0  25     0  30 


3  50 

1  80 

2  50 

4  50 

8  00 

5  00 


1  26 
3  75 


0  8C 


Canadian 

Ball  Pean. 
English  and  Can.,  per  lb 

Handles. 

Axe       perdoz 00 

Store  door    "     ,'     100 

Chest,  per  doz  pairs  ....        040 
Chisel. 

Firmer       per  gross 3  00 

Socket  Firmer    "         3  25 

Socket  Framing  per  gross    3  75 

Fork. 
C.  &  B., discount  35 percent.  to40p.c. 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.c 

Saw. 

American,  per  doz  100 

Plane. 
American,  per  gross  ......    3  15 

Hammer  and  Hatchet. 

American,  per  doz  0  50 

Cross  Cut  Saw. 
Canadian  per  pair 0  18    0  25 

Hangers. 

Door  4  and  5  inch,  perpair    9  40    0  80 
45  to  47V4  p.c.  dis 

Hatchets. 

Can.,  dis  40  to  42$  p  c. 
Hinges. 

Blind,  Parker's,  dis.  60  to  60  and  10  p  c 
"  hepard's  Noiseless,  dis.  60  pc 
"  "    Buffalo,  dis  60  to  70  pc 

Light  T  and  strap, dis  65  to  70  p.c 

Heavy,  per  lb 03  3-5    0  04} 

Screw  hook  and  hinge — 

6  to  10  in.,  per  set 0  00    0  04 

12  up  "        0  CO    0  03 

Per  doz.  set 

Screw,  Eureka 1  13    1  jj 

Gate,  Clark's 1  50    2  20 

"      Shepard's,  dis  50  to  60  p.c 

Perdoz.  pairs 

Spring     1  50    3  50 

"    Shepard's  Samson  1  75    1  90 
Hoes. 

discount  40  to 


to   50   Garden,  Mor  ar,etc 
45  per  cent. 
Planter  doz... 


4  00    5  0«. 


Hooks—  Cat  I  Iron 

BirdCage,    perdoz 0  50  1  11 

Clothes  Line,    "        0  27  0  63 

Harness,             "       0  72  0  88 

Hat  and  Coat,  per  gross      1  00  3  00 

Chandelier    perdoz 0  50  \  00 


Wrought  Iron. 

Wrought  Hooks  and  Staples,  Car. 

dis.  40  and  5  to  40and  10  per  cent. 
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HARDWARE. 


Wrought  Hook8  and  Staples,  Amer 
dis.  75  and  10  to  80  per  cent. 
Wire. 
Hat  andCoat.dis.  55to60p.c 

Belt,  perl.OOO 0  60    2  70 

Screw,  bright,  Eng.,  dis.  50  to  55  per 
cent.  „   ., 

Horse  Nails 
Canadian, dis.    60  to  60  and  2$  p.c. 

Horse  Shoes, 
F  O  R.Toronto|& Hamilton....  $3  SO 
Snow,       "  "  ...     3  90 

F  O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  Picks. 

Star,  per  doz....... 3  00   3  25 

Kettles. 
Brass  spun,  7$  per  cent. dis.  off  new 

Copper,  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 

American,  60  and  5  to  60  and  10  p.c. 

Keys 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 

lock,  Am  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.  P.,  85  to  3  00 

Broenze,Berlin,perdoz  ..     2  75    3  25 
Bronze  Gem,        «        ....    6  00^00 

Shutter    porcelain,  F  & 

Ij    screw,  per  gross $130    4  00 

Knives. 
Clauss,bread,cake  and  paring  knives 
$7.20  per  doz.  nett. 
Ladles. 

Melting,  per  doz 1  '0    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  187    3  85 

Kim  wood,  «  '°    *  MU 

"glass  '  4  00    4  50 

All  glass,  r<         '  120    130 

Lines. 

Fish,   pergross 105    2  50 

Chalk  "  19°    7« 

Locks— Door. 
Canadian.dis.  per  cent..     ....        50 

Russell&Erwin.perdoz    2  90    7  oO 

Cabinet. 
Eaele,  dis.  percent,  40to42ip.c. 

*  Padlock. 

English  and  Am.  per  doz       50    6  00 
Scandinavian,  "  1  00    2  40 

Eagle,  dis.  percent, 15  to  17$  pc. 

Mallets. 
Tinsmiths',.  per  doz    1  25    1  50 

Carp't'rs'.hickory     '  125    3  75 

Lignum  Vital,  "         3  85    5  00 

Caulking.each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis     00  to  25 
percent,  dis. 

Home,  each... 

Mincing  Knives. 
American,  per  doz  ......       42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  percent,  65  to 
70 to  70.10  percent 

Nails. 
Cut  Nails  (Iron) 

1.  Either    Canada     or     American 

Pattern. 

Basis— 50  to  60  dy 185  190 

40dy 1  90  1  95 

30  dy 1  95  2  00 

20, 16&12dy....  2  00  2  05 

10  dy 2  05  2  10 

8&9dy 2  10  2  15 

6&7  dy 2  25  2  30 

2.  Amer.  Pattern  Only 

from  4  to  5  dy  ..     2  35    2  40 

3dy.(lath) 2  85    2  90 

3   Canada  Pattern  Only 

trom4to5dy  ..    2  35    2  40 

3  dy.  (lath) 2  75    2  80 

3  dy.  A.P.  Fine     3  45    3  50 
Cut  Nails(  steel)  Add  10c.  to  the  prices 

in  list  for  iron  nails. 
Wire  Nails,    75,   10  and  5  per  cent  ; 
3  per  cent,  cash  delivered  in  lots 
of  10  kegs  or  more. 
Brads  &  Moulding  Nails,   75, 10  and 
5  per  cent,  from  new  list. 
Nail  Pullers, 
oterman  &  American —    1  85    3  50 
Nail  Sets. 

pergross 
iquare,  round  and  octa^^    ^  ^ 

o  famond :::::.....,  w.....  12001500 

Netting. 
Poultry,  60  per  cont  dis. 

Import  €0,  10  per  cent. 
Oil. 
Canada  Befined  Oil  (Toronto)  14       15 

Carbon  Safety     "     o  17    0  18 

Canada  WW."      0  20    0  22 

American  W.W."     ,  ....    0  »5 

g   H  Seal porgal0  63    0  65 


Oilers. 
McClary's  Galvan.  Iron 

Oil   Can,    with    Pamp, 

pordoz 19  50 

Zinc  and  Tin,  dis.  50,  50  and  10. 

Copper, per  doz 1  25    3  50 

Brass,  "       ...     1  50    3  50 

Malleablu,  dis   isb  per  ct. 

Pails. 
Galvanized,  per  doz 2  25    3  30 

Pencils. 

Dixon's,  per  gross 100    4  2S 

Carpenter 2  25    3  60 

Picks 

Par  doz 6  00    9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent    American  dis. 57$ 
Wood,  fancy  Canadian, or  American 

35  to  37$  per  cent. 

Bailey's(StanR  &  L.Co.)42J  to45p.c 

Miscellaneous,  dis.  15tol7$  per  cent 

Bailey'sVictor.dis.  15  to  17$percent 

Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.  dis 

37$,  40  p   c. 
Button's  Imitation,   per 

doz 5  00    9  00 

German,  per  dcz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  and  10  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys 

Hothouse,  p6r  doz 55    100 

Axle 22        33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  57$  to 

60  per  cent. 
Pitcher   Spout,  65  to  67$  p.c 
Canadian  Cistern  60  to  62$  p.  c.from 

factory. 
Canadian  Pitcher  Spout  67$  to  70  p.  c. 
from  factory. 

Punches 

Saddler's,     per  doz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  perset 72 

'         hollow,  per  inch     100 

Putty 

Bladder,  per  100  lbs 1J        2 

Tins,  lbs   2  50    2  75 

Bail. 

Barn  Door,  per  foot 3         3$ 

Sliding  Door,        "      3J        3$ 

Lanes,  40  p.c.  dis 

Bakes. 

Cast  Steel  and  Malleable  Canadian 

list  dis.  40  to  45  percent. 

Bazors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Bazor  Strops. 

Currier's,  per  doz  125    3  60 

Bivets  and  Burrs. 
4  mos.,  or  3  per  cent  cash  30  days. 
Copper  Rivets,  dis.  50  per  cent. 
Iron  "  "    55  and  10  p.c. 

Tinned  and  Black  Rivets,  55  &  10  p.c. 
Burrs,  Iron,  50  and  10 
Terms,  4  mos.  or  3  p.c.  cash  30  days 
Bivet  Sets. 
Canadian  dis. 30,  35  pore. 
Kope 

Per  lb. 
Sisal.    Manilla. 
7-16  in.  and  larger..     6|  9         9$ 

!4,5-16,  %  in 7i  9$        9f 

Cotton,  per  lb 18        20 

New  Zealand 8$         9 

Russia  Deep  Sea,  per  lb..      12}      13$ 

Jute    "    ...      06J      07$ 

Rules. 
Boxwood,  dis.  80  to  80  &  10  p.c. 
Ivory,  dis  37$  to  40  per  cent 

Sad  Irons. 

Mrs.  Potts,  per  set       75       80 

"  N    P.         '  1  00    1  05 

Sad  Heaters. 

Dome,  Shepard's, per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&  A.,  sand,  40  to  40  and  5per  cent. 

Emery,  per  quire 55       90 

Sash  Cord 

Perlb 22        50 

Sash  Locks. 
Triumph  and  Morris, dis37$,40per 
cent. 

Kempshell's  dis.  40,  62$  percent. 
Canadian,  dis.  45,  50  p.  c 
Sash  Weights. 

Sectional,  perlb 1} 

Saws. 
Hand,  Disston's,  dis  10  p.  c. 
S.  &  D  ,  dis.  35  percent,  to  40  p.c. 
Cross  Cut,  Disston's,  per  ft.  35  to  55 


S  &  D  dis.  35  p  c.  on  Nos  2  and  3. 
Hack, complote,  each —        75    2  75 

"       frame    only  75 

Saw  Sets. 

Per  doz 1  65    9  00 

Scales. 
Canadian  List,  dis.  40  p.c 
Scale  Beams. 
Canadian,  B   S.  &  M.  dis.  40  p.  c. 
Scrapers. 

Box,   perdoz  2  10    4  50 

Foot,       "  40    3  50 

Screens. 
Window,  patent,  perdoz    5  00    6  00 

Screw  Drivers. 
Sargent's,  perdoz 65    4  00 

Wood.F.  H.,Iron,andSteel,77$per 

cent.,  dis. 
Wood,R.H.     "      72$  per  cent.  dis. 
"      F.  H.  Brass75        "  " 

•'      R.  H  70 

Diamond  Point  wood   screw  nails 
bright,  dis.  77$  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  to  45  percent. 
Scythe  Snaths. 
Canadian, ,di"s.  35  to  40  p.  c 

Shears. 
B.  &  W.,  iapanned,  dis. 75  percent 
B.  &  W.  N.  P.dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
-<Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"        N.P„  70  per  cent. 
Clauss,  Full  nickel,  60  p.c.  off 

"      Japanned  handles,  70  p.  c.  off. 
Sheaves 
Sliding  Door,  per  set    ...        77    140 

Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEL  OO. 

Fenerty's  disc,  45  to  50  per  cent.       • 

Sieves 
Wood  Bim,  black,  p.  doz    115    135 
"  tinned,  1  35    1  60 

Tin  Rim,  "  "  2  3C    2  45 

"  black,       "  1  80    2  25 

Snaps 
Harness,  Gsrman,  dis.  35  percent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  i  or  VJ  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Per  lb 0  28    0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves, 

Wood,  English  180    5  00 

Iron,  American 1  35    2  35 

Spoons  and  Forks. 
TeaSpoons  — pergross    7  50    12  00 

Dessert  "      ....         "         21  00  

Table       "        ...         "         30  00    30  00 

Dessert  Forks...         "         24  00  

Medium     "      -         "         27  00 

Table  "      ••         "         36  00 

Squares. 

Iron,  per  doz  1  66    2  90 

Steel,  dis.  80  and  5  to  80  and  7tf  p.c. 
Try  and  bevel,  dis.  50  to  52$  percent 

Staples. 
Fence,  galvanized,  perlb  3$ 

Wrought  Iron,  dis.  75,75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 
Stove   Polish,  (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz 1  7b 

No  1,  Stove  Paste,  per  gross —    9  00 

•<2 4  80 

Stone. 

Washita, perlb 0  25        50 

Hindostan,  per  lb 0  06       07 

"  Slips,  per  lb  9 

Labrador,   perlb 0  13 

Axe,   "        0  15 

Turkey"  '       0  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut,  Carpet  Blued , gimp,  55  per  cent 
"  tinned,  dis.  57$  per  cent. 

Swedes'  iron,  blued  ortinned,  dis.  50 

per  cent. 
Upholsterers" dis.  50  percent. 
Copper  Nails, dis.  60  per  cent. 

''      Tacks,  45  per  cent. 
Clout  Nails,  dis.  60  p.c  to  65  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  65  per  cent. 
Trunk  Tacks,  dis.   57$  per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  &i%  p 


Cigar  Box  Nails,  dis.  45  per  cent' 
Shoe  Finders' TacBs  and  Nails,  dis.  37 
percent. 

Tape  Lines. 
English, assskin  perdoz.  $2  75  »5  50 
English  Pat.  Leather  ....    5  50    9  75 
Chesterman's,     each....    0  90    2  85 
"  steel, each  .    0  80    8  00 

Thermometers. 
Tin  caBe  &  dairy, dis. 75p.c 

Thimbles. 
Asbestos, filled,  per  doz., 35  to  40  p  c. 

Ties. 
Oow, perdoz 1  '.'6    2  50 

Tinner's  Tools. 
P.S.&W.,netlist. 
Canadian  15  to  35  per  cent  dis. 

Tinware. 

Stamped, dis.  Assn  list, 70,  and  12$  per 
cent,  to  70  and  25  p.c.  on  special 
lines. 

Japanned,  Prices  on  application 

Pieced,  "       " 

Transom  Lifters 

Payson's,  S2.60  to  $5.00  per  doz. 

Traps 
Game,  Newhouse,  dis  33J  p.c.  to  35  p.c. 
Game.H  &N..P.  S.  &  W.  orSteel,  60 
and  10  to  67$  per  cent. 

Mouse,  per  doz  0  35    1  50 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz  4  75    9  00 

Brade's       "        00  10  50 

D.  &  S.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  perlb 0  12$  0  20 

Wrapp'g.mottl'd.pr.pack    0  50    0  60 
"         cotton,  per  lb..    0  18    0  20 

Mattress,  per  lb    0  33    0  45 

Staging        "         0  27    0  36 

Broom         "         0  30    0  5b 

Binding,  flax,  per  lb 

"         iute      " 

"         Blue  ribbon 0  12$ 

"         Red  cap 0  11$ 

"         Crown 0  lnj 

"         Silver  Composite 0  09 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,0001b.  lots  of  any  one  brand. 

Vises. 

Hand, perdoz 4  00  fi  00 

Bench,  parallel, each....  2  00  4  50$ 

Coach,  each  6  00  7  00 

Peter  Wright'3,  perlb....  0  12  0  13 

Pipe,  each 5  50  9  00 

Saw, perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz   4  00    8  50 

Washers  "Iron,"  40  per  cent.  ,4  mos. 
or  3  per  cent. 

Well  Wheels. 
Amer. .perdoz,  8,10  &12in.    3  38    6  00 

Wire. 

Brass  Wire,  16  to  25  wire  gauge,  21  to 
26c.  lb. 

Copper  Wire,  5  to  10 p.  c.  off  Amer.list 

Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
[In  lots  of  1,000  lbs.,  annealed  oiled, 

and  annealed  and  galvanized, freig  h  t 

will  be  prepaid.] 

Bright,  Coppered  steel  and  spring  20 
per  cent  f.o.b.  Montreal 

Broom  Wire  5J  to  6Jc.  per  lb. 

Clothes  Line  Wire,  19  gauge,  per  doz 
coils 3  95 

Wire  Fencing. 
Galv.2barb,2$&5in. apart     \„,        ,. 
"4      "    4  &  6  "      "         Is*       3* 
"    Plain  twist,  all  deld         3$      3% 
"    Steel  thorn  and  rib- 
bon         4J      5 

"Lock  Barb,"  4  point 4$ 

Ditto  Glidden  2  point 4$ 

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points 4$ 

Steel  staples  3$ 

Terms,  60  days  or  2  percent,  in  30 
days. 

Wire  Cloth 

Ordinary,  discount  25  p.c. 

Painted  Screen,  p.lOOsq.ft    185    190 

Wrenches. 
Acme,  35  to  37$  per  cent. 
Agricultural,  70  and  10  to  75  p.c. 
Standard,  dis.  60, 60  &  lOp.c. 
Coe's  Gen'ne,  dis.  3 2$  to  35  p.  c  dis. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    ..    2  00    3  •' 

S.,  perdoz 5  80   7    0 

G.  &K.'sPipe    "     6  00 

Burrell's    "     eac_i 3  40 

Pocket,  perdoz 125    2  00 


TKABf  »*»K  FOR 


Simpson,  Hall,  Miller  &  Co., 

1 6  and  1 8  DeBresoles  St.,  Montreal. 


REGISTERED 

TRADE  MARK  FOR 

HlWSlOfiEIS.^ 

KNIVE8,FORKS,SPOON» 


HOLLOW   WA*». 


Manufacturers  of  the 

Finest  Quality  Eiectro-Piated  Ware. 

And   Sole    Manufacturers   of   the    Celebrated 

WM.   ROGERS'  Knives,  Forks,  Spoons,  Etc.    a. j. whimbey,  Mftnftg„ 


THE 


Best  Upsetter 


A  Poor  Upsetter  means  to  the  black- 
smith who  buys  afQE-Mjajr.  it  money  thrown 
away.  In  the**^i\^Hong  run  it  don't 
pay  a  merchant  a\^< o.t0  handle  goods 
that  are  not  sat-  *G/srtf&  isfactory  to  his 
customers.  Jardine's  Patent  Tire  Upsetter 
is  reliable  and  durable,  and  moderate  in 
price. 


A.  B.  JARDINE  &  00. 

Manufacturers  Blacksmiths'  Tools 
HESPELER,  ONT. 


TRADE    MARK. 


BLACK 
DIAMOND 


FILE 
WORKS 


21   to  43  Richmond  St.,  Philadelphia,  Pa. 

Gh  &  ZHI.  BAEITETT, 

MANUFACTURERS  OF 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles-  Lightning  Sawfiles. 

AND 

EVERY   OTHER    DESCRIPTION    OF  SAW  FILES. 
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WE  MARE 


MANILLA 

BROWN  WRAPPING 
HARDWARE  MANILLA 
LEATHER  MANILLA 


PAPER 


QPECIAL  Paper  for  the  Hardware  Trade; 
different  kinds  ;  different  weights  ;  different 
sizes  ;  different  prices.  No  matter  how  much  you 
want,  or  of  what  grade,  write  us  for  prices  and 
samples.     We  are  out  for  the  business. 


The 


E.  B.  Eddy  Co.  Hi&,ada 
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A.  ALLAN,  Pres. 


J.  O.  GRAVEL,  Sec.-Treas. 
F.  SCHOLES,  Man.  Director. 


THE  CANADIAN  RUBBER  (O'V 

Of  Montreal  and  Toronto. 
CAPITAL,       -       -       32,000,000. 


MANUFACTURERS   OF 


First  Quality  Rubber 
Boots  and  Shoes,  Supe- 
rior Quality  Rubber  Belt- 
ings, including  The  For- 
syth (Boston  Belting  Co.) 
Seamless  Rubber  Belt- 
ing. For  which  we  are  Sole 
Agents  and   Manufacturers  in  Canada. 

We  hold  the  Patent  and  Right  to  Manufacture 
in  Canada. 

THE  PATENT  PROCESS  SEAMLESS  TUBE  HOSE 

We  Make  all  Our  Hose  by  this  Process. 

ASK  THE  MERCHANT  YQU  DEAL  WITH  FOR  IT  AND  TAKE  NO  OTHER. 

Rubber  Packings,  Valves,  Gaskets,  etc. 


Head  Office  and  Factory,  Montreal.         J.  J.  McGILL,  Man. 

WESTERN    BRANCH  : 

Cor.  Front  and  Yonge  Streets,  TORONTO. 
J.  H.  WALKER,  Manager. 


WE  WANT  TO  HEAR. 


WHEN  YOU  NEED 


RUBBER  HOSE. 


OUR  BRANDS 


"Maltese  Cross,"  "Extra  Quality,"  (Black  or  White), 

"Kinkproof,"  (Wire  Bound),    "Antimony,"  (Red), 
"Lion,"  "King,"  "Leader,"  "Fairy,"  (Cotton). 

The  Cutta  Percha  &  Robber  Mfg.  Go. 

61-63  FR6NT  ST.  W.,  T0R6NT0.     OF  TORONTO,  LTD. 
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E  are  prepared  to  submit 
at  reasonable  notice 


. .  .DESIGNS 

and  Accompanying  Estimates 


of  characteristic  pieces  for  the  various 
requisite  purposes. 


If  you   have   not   received   a   copy 
of  our  May  ist 

Prize  (up  AMD  IV|eDal  Catalogue 

.  .  .  WRITE    FOR    IT. 


Should  it  not  illustrate  what  may  be  required, 
it  will  form  a  basis  on  which  an  intelli- 
gent enquiry  can  be  made. 


TORONTO  SILVER  PLATE  CO. 

MANUFACTURERS    OF 

STERLING    SILVER    and 

Toronto.  Canada,  electro  silver  plate 


E     G.   GOODERHAM, 

Manager. 
J  no.  C.  Copp, 

Sec-Treasurer. 


VOL.  VI. 


TORONTO,  JUNE  23,  1894. 


No.  25. 


FOR  GOVERNOR  OF  NEW  YORK 

COL.  ALEXANDER  S.  BACON 

Patriot      Soldier      Jurist 


QO^/axcO^r  A  AMjXmA 


THIS  is  the  man  who  risked  his  life  in  overthrowing  John  Y.  McKane  and  his 
associates  ;  one  of  the  boldest  and  most  corrupt  political  rings  that  ever  existed. 
He  is  a  resident  of  Brooklyn  ;  a  graduate  of  West  Point  ;  a  Colonel  of  the 
National  Guard  ;  a  renowned  Lawyer  and  orator  ;  is  active  and  aggressive  in  all  religious 
and  benevolent  works,  and  a  man  of  back-bone,  who  is  eminently  fitted  to  be  the  Next 
Governor  of  New  York  State. 

All  the  friends  of  good  government  should  vote  for  him.     Can  you  not  serve  your 
Country  and  support  him  in  turning  the  rascals  out  ?    Smash  the  rings  !  ! 
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%     ASPINALL'S   RED   ENAMEL' 


HvAAtcme?*!*]' 


SOLD     EVERYWHERE 
IN   TINS    OR    POST  FREE 


WORKS.     LONDON. 


AspinalFs 


Enamel 


Always 


Pleases 


All  Oth^r  Enamels  are  Imitators  of  Aspinall's. 

Sole  Agents  for  Aspinall  Enamel,  Ltd. 


WALTER  H.  COTTINGHAM  &  CO, 


Fine  Paints 
and  Varnishes, 


Montreal,  Canada 
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Lifting  i  ton  with  a  set  of  i-ton  "  Hyper-Acme  " 
Pulley  Blocks. 


Dulley  Block 

©-©-© 
SEE  THE 

DIFFERENCE 

Write  for  Price  Lists. 


Lifting  i  ton  with  a  set  of  i  ton  "  Weston'; 
Pulley  Blocks. 


RICE  LEWIS  &  SON 
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CANADIAN  AGENTS 


TORONTO. 
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Price  List  on  Application. 


The  Booth  Copper  Co. 

Toronto,  Ont. 


OIL  STOVES 

Improved  Patterns  for  1894, 


DAIS!" 

Tin 
Bottom 


One,  Two  and  Three  uurner,  Ovens  and  Extension  Tops, 
Finish  First-class,  No  Smoke,  No  Smell. 


Kemp  Manufacturing  Co, 


TOEONTO. 
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A  LOCAL  bicycle  dealer  has  a  placard 
in  his  window  :  "  Bicycles  for  sale  or 
hire."  This  journal  has  been  for 
some  time  mging  upon  hardware  merchants 
to  keep  bicycles  for  hire,  but  they  seem  to 
have  made  little  effort  in  the  premises. 
They  allowed  the  sale  of  bicycles  to  be 
monopolized  by  men  outside  the  hardware 
trade  before  they  seemed  to  realize  that 
the  handling  of  this  "  flying  steed "  was 
a  part  of  their  business.  As  it  is 
now,  there  is  only  a  hardware  dealer  here 
and  there  who  is  selling  them.  The  bi- 
cycle has  come  to  stay.  In  time  it  pro- 
mises to  be  looked  upon  almost  as  neces- 
sary as  man's  legs  as  a  means  of  locomo- 
tion. It  is  hardly  likely  that  man  will  ever 
be  born  with  a  bicycle,  as  some  are  said 
to  be  born  with  silver  spoons  in  their 
mouths  ;  but  it  will  not  be  inappropri- 
ate by-and-bye  to  describe  man  as  an 
animal  that  rides  a  bicycle.  If  Rip  Van 
Winkle  had  deferred  his  awakening  till 
the  present  day,  he  would  likely  come  to 
the  conclusion  that  at  least  a  goodly  portion 
of  the  race  got  around  on  wheels.  It  is 
obvious,  then,  that  there  is  money  in  hiring 
out  bicycles  ;  and  those  who  are  in  it  first 
will  naturally  reap  the  greater  benefit.  There 
are  people  who  would  learn  to  ride  a  wheel 
if  they  could  hire  one  for  the  purpose  at  so 
much  per  hour  or  day  ;  and  with  some  such 
persons  sales  could  be  subsequently  effected. 
Then  there  are  to  be  found   persons,  who, 


while  they  may  have  acquired  the  ability  to 
minipulate  a  wheel,  do  not  see  their  way 
clear  to  expend  the  amount  of  money  that  is 
entailed  in  purchasing  a  machine — family 
men  for  in  tance.  These  would  be  found  to 
be  steady  patrons  of  the  merchant  who  kept 
bicycles  for  hire  ;  and  not  only  for  themselves 
but  for  their  wives  as  well,  for  it  is  certain 
that  a  man  would  frequently  take  out  his 
wife  or  lady  friend  for  a  "  spin "  on  the 
"  flying  steed "  if  he  could  rent  a  ma- 
chine at  a  fair  rate.  Then  there  is 
the  regular  bicyclist  that  could  be  depended 
upon  as  another  source  of  revenue.  His 
wheel  occasionally  needs  the  attention  of 
the  "  doctor,"  and  it  is  safe  venturing  to  say 
that  if  he  could  hire  a  machine  while  his 
own  was  being  repaired,  he  would  do  so 
rather  than  walk  where  he  formerly  rode. 
Yes,  there  is  money  in  hiring  out  bicycles  ; 
and  it  is  on  no  mere  supposition  that  this 
declaration  is  based.  Where  it  has  been 
tried  and  properly  managed  it  has  been 
found  to  be  a  profitable  undertaking. 

*  *  * 

The  Insolvency  bill  passed  its  third  read- 
ing in  the  Senate,  Wednesday  last.  It  ap- 
plies to  traders  only,  as  was  the  intention 
when  the  bill  was  introduced  in  April  last, 
the  clause  extending  to  non-traders,  inserted 
by  the  Insolvency  Committee,  having  been 
eliminated  by  the  Senate  a  few  days  ago. 
The  minimum  of  composition  under  which 
an  insolvent  could  obtain  a  discharge  was 
fixed  at  50c.  on  the  dollar.  When  the  bill 
was  introduced  by  Mr.  Bowell  this  minimum, 
it  will  be  remembered,  was  placed  at  2>VAC- 
This  met  with  a  great  deal  of  opposition 
from  the  bankers.  Some  of  them  wanted  it 
fixed  at  75  per  cent.,  while  other  members  of 
the  Bankers'  Association  said  they  would  not 
enter  a  strong  objection  to  66%  per  cent. 
The  committee  having  the  bill  in  charge 
went  so  far  to  meet  the  views  of  the  bankers 
as  to  place  the  minimum  at  66c.  This,  it 
will  be  remembered.  Hardware  strongly 
objected  to,  the  premises,  being  taken  that 
the  sum  fixed  was  arbitrary,  and  that  50c. 
on  the  dollar  would  be  a  more  reasonable 
peicentage.  On  Tuesday  the  Senate  re- 
duced the  minimum  to  that  amount,  and  al- 
though an  effort  was  made  on  Wednesday 
to  induce  the  Senate  to  raise  the  figure  to 

66%,  it  failed. 

*  *  * 

But  the  bill  does  not  yet  become  law,  and 
it  is  extremely  doubtful  whether  it  will  this 


year.  It  has  first  to  pass  the  House  of  Com- 
mons ;  and  that  is  where  the  hitch  comes 
in.  It  is  getting  towards  the  end  of  the 
session,  and  there  is  a  probability  that  the 
bill  will  rest  where  it  is  until  the  House 
meets  again  next  winter.  Sir  John  Thomp- 
son some  weeks  ago  ventured  the  remark  that 
it  might  have  to,  and  now  at  least  one  of  the 
Ministerial  papers  says  that  "  all  things 
considered,  it  will  probably  be  best  if  the  bill 
is  not  pressed  in  the  Commons  this  year,  but 
is  left  for  a  year,  so  that  the  business  com- 
munity may  get  acquainted  with  its  pro- 
visions." Most  emphatically  it  is  not  "  best 
if  the  bill  is  not  pressed  in  the  Commons 
this  year."  An  insolvency  law  for  the  Do- 
minion has  been  wanted,  and  that  badly,  for 
along  time.  It  is  wanted  for  the  protection 
of  business  men  in  one  province  who  are  selling 
goods  in  another ;  it  is  wanted  for  the 
protection  of  foreign  houses  who  desire  to 
build  up  connections  in  this  country,  but  who 
do  not  care  to  do  so,  or  to  the  extent  they 
otherwise  would,  because  of  the  variety  and 
unsatisfactory  character  of  the  different  in- 
solvency laws  as  they  exist  in  the  different 
provinces.  By  all  means  let  the  Insolvency 
bill  be  pushed  through. 

*  *  * 

Prospects  for  the  settlement  of  the  soft 
coal  strikes  in  the  United  States  are  grow- 
ing brighter.  Already,  in  fact,  the  back- 
bone of  the  strike  has  been  broken.  Some 
20,000  men  in  the  Pittsburgh  district  re- 
turned to  work  on  Monday  alone.  In  Ohio 
thet  e  are  not  wanting  signs  of  an  approaching 
settlement  of  the  difficulty.  In  Tennesseeand 
Illinois  the  conditions,  however,  are  not 
so  favorable,  but  it  is  to  be  hoped  that 
it  is  but  a  matter  of  a  few  weeks  at  most  be- 
fore wiser  counsels  will  prevail  and  the  men 
return  to  their  work.  Coming  particularly 
after  the  crisis  of  last  year,  the  strike  has 
been  a  most  lamentable  affair.  It  has  inter- 
fered with  ocean  travel,  and  with  the  rail- 
ways, and  consequently  with  the  movement 
of  merchandise  on  both  sea  and  land  ;  has 
closed  up  mills  and  factories,  and  prevented 
trade  from  recovering  its  normal  condition 
as  soon  as  it  otherwise  would.  With  all  our 
boasted  nineteenth  century  civilization  there 
is  yet  a  good  deal  to  be  done  in  the  direction 
of  devising  means  for  obviating  such  disas- 
trous strikes  as  those  which  Europe  and 
and  America  have  been  experiencing  the 
past  twelve  months. 


HARDWARE. 


ERASTUS  WIMAN'S   EFFRONTERY. 

THE  verdict  of  the  twelve  men  good 
and  true  in  the  trial  of  Erastus  Wiman 
was  merely  an  endorsation  of  the  opin- 
ions formed  by  the  public  after  reading  the 
newspaper  reports  of  the  evidence  adduced 
at  the  trial. 

No  one  questioned  his  guilt.  He  was 
condemned  by  the  evidence  brought  for- 
ward by  the  people  ;  he  was  condemned  by 
the  word  of  his  own  mouth. 

Mixed  are  the  feelings  of  Canadians  at 
the  fall  of  this  distinguished  financier. 

He  was  born  a  Canadian;  and  it  was  in 
the  city  of  Toronto  that  he  cultivated  those 
qualities  that  afterwards  made  him  a  prince 
of  mat  ers  finance  and  commerce  in  the  land 
of  his  adoption — the  United  States. 

He  was,  and  in  fact  is,  a  Canadian,  and 
just  as  the  rest  of  a  family  regret  the  wrong- 
doing of  one  of  its  members,  so  Canadians 
regret  the  fall  of  Erastus  Wiman. 

No  man  outside  the  country  has  probably 
done  more  during  the  last  ten  years  to  ad- 
vertise the  Dominion  of  Canada,  and  to  en- 
lighten the  people  of  the  United  States 
regarding  its  vastness,  the  richness  of  its 
natural  resources,  its  great  possibilities  and 
its  climatic  conditions,  than  he.  And  this 
is  another  reason  why  Canadians  regret  that 
he  is  where  he  is  to-day. 

But  while  they  deprecate  the  fate  which 
has  befallen  him  as  his  life  passes  the  three 
score  post,  they  recognize  its  justness.  It  is 
the  fruit  of  his  misdeeds. 

The  measure  of  sympathy,  however,  would 
be  much  deeper  and  wider  were  it  not  for 
the  brazen  effrontery  with  which  he  protests 
that  he  did  nothing  criminal,  even  after  he 
established  by  his  own  word  the  charge  that 
he  had  defrauded,  through  forgery,  a  fellow 
man  out  of  the  sum  of  $5,000. 

Nothing  criminal,  indeed.  Neither,  then, 
were  the  deeds  of  numbers  of  young  men 
who  are  to-day  behind  penitentiary  bars 
who  took  money  from  their  employers  in- 
tending to  return  it  at  the  first  convenience. 
Few  of  them  resorted  to  the  heinous  crime 
of  forgery  as  did  Mr.  Wiman;  and  yet  he 
has  done  nothing  that  makes  him  amenable 
to  the  law  ! 

All  that  can  be  said  of  a  man  who  will 
assert  such  things  in  the  face  of  such  mis- 
deeds as  have  been  brought  home  to  Erastus 
Wiman  is  that  his  moral  status  is  low  in- 
deed, and  is  little  entitled  to  the  recommend- 
ations of  mercy  of  a  sympathetic  jury  whose 


hearts  are  touched  by  the  duty  that  is  forced 
upon  them  of  finding  guilty  of  felony  a  man 
whose  business  ability  and  wide  grasp  of 
practical  subjects  appertaining  to  the  wel- 
fare of  a  nation  gave  him  a  continental 
reputation. 

There  are  not  wanting  those  who  insinu- 
ate that  the  motive  which  actuated  Erastus 
Wiman  his  lire  through  has  been  the  ag- 
grandizement of  Erastus  Wiman  :  For  Eras- 
tus Wiman  he  donated  swimming  baths  to 
Toronto,  for  Erastus  Wiman  he  preached 
closer  trade  relations  with  Canada,  and  for 
Erastus  Wiman  he  wrote  and  spoke  of  the 
glories  of  the  great  Dominion  of  Canada. 
These  insinuations  may  not  be  true  in  the 
concrete ;  but  there  is  apparently  at  least  a 
semblance  of  the  truth  in  them  :  He  was  am- 
bitious, and  that  ambition  being  permitted  to 
deve'op  abnormally,  created  that  "  greed  for 
gold "  referred  to  by  the  judge  during  his 
charge  to  the  jury. 

Ambition  is  essential  to  success  in  life. 
It  is  to  the  man  what  steam  is  to  the  engine 
— the  motive  power.  But  where  Erastus 
Wiman  made  the  mistake  was  in  allowing 
his  ambition  to  control  him,  instead  of  he  it. 
As  long  as  he  rose  he  cared  not  who  went 
down  He  must  amass  wealth.  And  he 
did.  But  he  overreached  himself,  and  in 
trying  to  recover  himself  committed  acts 
that  eventually  landed  him  where  he  is  to- 
day— in  the  prison  cell. 

The  fate  of  Erastus  Wiman  is  a  warning 
to  every  young  man  starting  out  in  life.  He 
had  undoubted  ability ;  and  had  it  to  a  much 
larger  degree  than  most  men.  But  he  was 
not  satisfied  with  the  rewards  that  his  ability 
would  bring  him;  he  tried  to  supplement 
them  by  questionable  and  dishonest  acts. 

He  is  now  eating  the  fruits.  And  they 
are  bitter ;  and  the  trouble  is  that  he  is  not 
the  only  one  who  is  compelled  to  taste  their 
bitterness. 


IRON  AND  THE  LABOR  TROUBLES. 

A  WELL  known  gentleman  interested 
in  the  iron  trade  in  Montreal,  who 
has  just  returned  from  a  visit  to 
Pittsburg  and  other  iron  centres  in  the 
States,  had  sorrething  to  say  to  Hardware's 
correspondent  with  regard  lo  the  business 
troubles  there. 

Everyone,  he  said,  attributed  the  back- 
wardness in  trade  and  its  refusal  to  improve 
to  the  coal  miners'  troubles.  When  he  left, 
therefore,  everyone  was  hoping  that  the 
recent  settlement  would  be  permanent  and 


successful.  It  was  a  question  with  some  of 
the  gentlemen  he  had  conversed  with,  how- 
ever, whether  this  result  would  be  attained. 
Their  reason  (or  this  belief  is  that  while  in 
some  few  districts,  notably  in  Ohio  and  In- 
diana, the  concessions  received  are  satis- 
factory to  the  miners,  there  is  very  general 
opposition  in  others,  especially  in  Illinois 
and  Pennsylvania,  and  statements  are  freely 
made  that  these  miners  will  not  return  to 
work  on  the  terms  offered.  In  some  sec- 
tions of  Ohio,  also,  it  is  claimed  that  the 
feeling  is  very  bitter  ;  in  fact,  interference 
with  the  coal  trains  has  been  reported 
lately  in  the  daily  press.  The  strike  is  sup- 
posed to  end  officially  on  Monday  of  this 
week,  and  it  will  be  seen  during  the  present 
week  whether  the  negotiations  have  been 
generally  successful  or  not. 

With  regard  to  its  effect  on  business,  the 
gentleman  said  that  it  was  not  yet  notice- 
able, and  that  the  probabilities  were  that 
many  concerns  now  shut  down  for  want  of 
fuel  will  remain  idle  until  after  the  miners 
have  very  generally  returned  to  work. 

Aside  from  these  coal  and  coke  troubles 
there  was  very  little  that  is  new  in  the  iron 
industrial  situation  across  the  line.  If,  how- 
ever, as  now  appears  likely,  the  labor  troubles 
shortly  come  to  an  end,  one  very  important 
retarding  influence  of  trade  would  be  re- 
moved. 

With  regard  to  whom  the  victory  lay  with, 
he  was  of  the  opinion  that  it  was  unmistake- 
ably  with  the  employers  rather  than  the 
working  miners. 

The  agreement  arrived  at  placed  the  ton 
of  coal  definitely  at  2,000  pounds.  To 
mine  this,  it  is  agreed  in  the  Pittsburgh 
district  in  thin  veins  69  cents  shall  be 
paid  ;  in  thick  veins,  56  cents  per  ton. 
In  the  Hocking  district  60c.  is  the  price  set. 
In  Indiana,  in  the  bituminous  region,  60c.  is 
also  the  price  named,  while  in  the  black  coal 
region  70c.  is  the  price.  The  price  agreed 
upon  in  Illinois  varies  from  62}4c.  in  sum- 
mer to  as  high  as  80c.  in  the  winter;  different 
districts  in  that  state  have  prices  fixed  vary- 
ing between  these  estimates.  This  scale,  it 
is  agreed,  shall  be  in  effect  from  June  18th, 
1894,  to  May  1st,  1895,  subject  to  the  condi- 
tions that  a  general  recognition  of  these 
prices  is  obtained,  and  further,  that  in  case 
a  general  agreement  is  not  at  once  reached 
the  differences  shall  be  submitted  to  arbitra- 
tion. The  leaders  of  the  miners  admit  that 
the  concessions  made  are  less  than  they 
hoped  for,  but  say  they  are  the  best  that 
could  be  got  under  the  circumstances.  In 
the  event  of  long  continuance  the  eventual 
failure  of  the  strike  was  certain,  as  public 
opinion  has  been  turning  against  the  strikers 
in  consequence  of  the  violence  and  disorder 
for  which  the  miners  are  responsible. 


HARDWARE. 


EXORBITANT  CHARGES  FOR  REGISTERING  TRADE-MARKS. 

The  Canadian  Trade-mark  Law  Away  Behind  the  Times. 


A  LETTER  from  a  leading  firm  ot' 
manufacturers'  agents  in  Montreal 
draws  attention  to  the  fact  that  the 
laws  m  Canada  with  regard  to  the  register- 
ing of  trade  marks  is  away  behind  the  times. 
Here  is  the  letter: 

Montreal,  June  15th,  1894. 
Messrs.  J.  B.  MacLean  Pub.  Co.,  Toronto  : 

Dear  Sirs, — We  have  noticed  your  art- 
icles on  Canadian  Brands  in  The  Dry 
Goods  Review.  We  have  several  times 
brought  the  attention  of  the  Government  to 
the  price  of  registering  Canadian  trade- 
mark?. The  price  seems  to  us  to  be  out  of 
all  reason  In  England  it  is  £1 ;  in  Canada 
$25.  Why  there  should  be  this  difference, 
we  cannot  tell.  If  the  price  in  Canada  was 
$5,  a  company  like  the  Montreal  Co. ton  Co. 
would  probably  register  fifteen  or  twenty 
brands,  or  perhaps  more,  but  at  the  price 
charged  at  present  the  expense  would  be 
very  great.  We  would  be  glad  if  you  would 
look  into  this  matter. 
Yours  truly, 

Stevenson,  Blackader  &  Co. 

The  Canadian  system  of  copyrights,  trade- 
marks and  patents  follows  the  British  sys- 
tem in  classification.  In  the  United  States 
trade-marks  are  classed  as  patents,  and  re- 
gistration is  obtainable  only  from  the  patent 
office.  In  Great  Britain,  on  the  other  hand, 
trade-marks  are  classed  with  copyrights, 
and  so  they  are  in  Canada.  In  the  United 
States  the  fee  for  legistering  trade-marks 
corresponds  with  the  fee  for  registering  pat- 
ents. In  Canada  one  would  expect  them  to 
correspond  also ;  but  not  so.  The  fee  for 
obtaining  a  copyright  is  $1.50,  and  for  regis- 
tering a  trade-mark  is  $25.  Why  this  en- 
ormous difference  ?  Both  are  in  the  same 
department ;  why  should  the  fees  be  so 
diffeient  ? 

The  answer  to  these  questions  may  be 
that  fewer  trade-marks  are  registered,  and 
hence  the  department  is  too  costly  to  admit 
of  such  small  fees  ;  that  copyrights  are  more 
numerous,  and  hence  the  fees  are,  on  the 
the  whole,  nearly  equal.  If  this  is  the 
answer,  it  can  be  met  easily  by  showing,  as 
the  letter  quoted  above  shows,  that  if  the 
fees  were  reduced  the  number  of  trade-marks 
registered  would  increase  in  more  than  geo- 
metrical proportion.  Registered  trade-marks 
would  become  nearly  as  common  and  as 
numerous  as  copyrights. 

But  the  more  likely  answer  is  that  it  re- 
quires a  great  deal  of  careful  management 
and  accurate  recording  to  prevent  one  trade- 
mark clashing  with  another  ;  and  that  the 
searching  and  close  examination  required 
with  every  new  application  means  a  very 
heavy  expense.  This  answer  can  also  be 
met.  In  Great  Britain  they  have  fifty  classes 
of  articles  for  which  trade-marks  may  be 
registered.  In  this  way  much  less  search- 
1  ng  of  fyles  is  needed  in  order  to  ascertain  if 


a  similar  trade  has  been  registered  and  to 
prevent  infringement.  The  British  way  of 
chronicling  trade-marks  against  the  Can- 
adian method  is  simply  "  system "  as 
against  ''no  system."  If  the  Canadian  act 
were  amended  this  new  feature  could  be  in- 
troduced along  with  some  other  very  neces- 
sary ones. 

The  British  act  lays  down  the  following 
scale  of  fees : 

£  s.   d. 

1.  On   application    to    register    a 

trade-mark  for  one  or  more  ar- 
ticles included  in  one  class  .  . .  o     5     o 

2.  For  registration  of  a  trade-mark 

for  one  or  more  articles  inclu- 
ded in  one  class 1     o    o 

3.  For  registering  a  series  of  trade- 

marks, for  every  additional  re- 
gistration after  the  first  in  each 
class o     5     o 

It  will  thus  be  seen  that  British  fees  are 
much  lower  than  Canadian.  In  Canada  for 
registering  a  general  trade-mark  the  price  is 
$30  ;  for  a  specific  trade  mark,  $25. 

COMPARISON  OF  COST. 

In  In 

England.     Canada. 

To  register  one  trade-mark  at 

one  time $6.08    $25.00 

To  register  two  trade-marks  at 

one  time 7.28       50.00 

To  register  ten  trade  marks  at 

one  time 16.96    250.00 

A  close  study  of  these  tables  shows  what 
an  enormous  difference  there  is  in  the  cost 
in  each  country.  Supposing  a  firm  like  the 
Colored  Cotton  Co.,  or  the  Montreal  Cotton 
Co.,  desire  to  register  25  brands,  the  price  is 
almost  prohibitory.  In  Great  Britain  it  is 
not. 

The  advantages  of  trade-marks  are  appar- 
ent only  to  those  who  have  made  manufac- 
turing a  study — not  from  the  inside,  but 
from  the  outside.  Viewed  thus,  extraneously 
as  it  were,  manufacturers  who  have  built  up 
a  great  trade  are  those  whose  brand  was  a 
guarantee  of  the  excellent  qualities  of  their 
goods.  Who  never  heard  of  Joseph  Rodgers' 
cutlery  ?  When  the  schoolboy  carries  his 
first  "  Rodgers',"  and  breathes  on  it  to  see 
the  moisture  quickly  evaporate,  he  has 
reached  the  highest  goal  of  his  ambition — 
in  that  line — for  he  has  the  best  in  the 
world.  The  Wade  &  Butcher  razors  are 
known  to  every  Canadian  with  the  material 
for  a  beard.  Other  well  known  brands  are 
Pears'  soap,  Colman's  mustard,  Keen's  mus- 
tard, Dent's  gloves,  HermsdorPs  hosiery, 
etc.,  etc.  Then  there  are  well  known  Can- 
adian brands.  In  canned  salmon  there  are 
"  Horseshoe,''  "  Maple  Leaf,"  "  Inverness," 
"Balmoral"  ;  in  finnan  haddies,  the  "Thistle" 


brand  is  a  leader  ;  while  Fearman's  hams 
and  McLaren's  Imperial  Cheese  are  house- 
hold words. 

If  Canada  is  to  attain  a  stand  as  a  manu- 
facturing country,  Canadian  manufactures 
must  be  known  by  their  brands.  Economic 
history  teaches  this  in  no  uncertain  way. 
At  present  foreign  brands  aie  more  popular 
in  many  cases  than  Canadian  brands,  be- 
cause the  latter  are  less  known.  The  manu- 
facturers of  domestic  underwear  make  their 
goods  "Scotch  underwear"  because  goods 
branded  thus  are  known  to  the  people  and 
asked  for.  Canadian  cotton  manufacturers 
imitate  foreign  brands  on  some  of  their 
goods,  and  sell  their  goods  as  the  product  of 
foreign  looms. 

A  Canadian  manufacturing  nomenclature 
is  needed,  and  needed  badly.  It  is  gradu- 
ally coming,  but  the  progress  of  the  vehicle 
is  slow,  as  the  "  big  fees  "  brake  retards  pro- 
gress. Reduce  the  price  for  registration 
of  trade-marks  to  $10,  and  the  number  of 
active  trade-marks  used  by  Canadian  manu- 
facturers would  double  within  a  year.  Re- 
duce it  to  $5,  as  in  Great  Britain,  and  the 
number  would  be  trebled. 

Manufacturers  with  brands  to  sustain  will 
manufacture  morehonest  goo  'smd  the  coun- 
try's good  name  will  be  sustained. 

The  manufacturer  with  a  br^ind  pushes 
his  goods  more  strongly  than  without  one, 
and  consequently  displaces  more  goods  of 
foreign  manufacture. 

The  country  would  be  immensely  benefit- 
ted were  the  act  of  1879  revised  and  the  fees 
for  registration  reduced  to  a  reasonable 
amount. 


MARKING  CUTLERY. 

A  correspondent  of  an  English  exchange 
makes  these  comments  and  suggestions  on 
a  topic  of  interest  to  every  dealer  in  hard- 
ware :  To  mark  one's  stock  of  pocket  cut- 
lery involves  some  labor,  but  the  result 
amply  repays  the  cost.  Nothing  is  more 
provoking,  when  serving,  than  not  to  be 
able  to  quote  the  exact  price  of  the  goods 
under  inspection.  If  it  is  essential  that  the 
mark  be  removable,  a  gummed  ticket  must 
be  used,  but  these  are  objectionable  in  many 
ways.  Sportsmen's  knives  may,  however,  be 
marked  in  ink  under  the  corkscrew,  and  it 
is  easy  to  erase  the  writing  when  desired. 
The  least  unsatisfactory  plan,  however,  is  to 
scratch  the  mark  on  the  back  of  the  large 
blade,  near  the  heel.  This  can  be  done 
with  a  graver  or  even  with  the  tang  of  a 
saw  file.  If  the  price  is  always  written  in 
the  private  mark  there  is  no  necessity  to 
erase  it,  for  being  on  the  back  of  the  blade 
it  is  no  disfigurement,  and  should  it  be  ob- 
served by,  say,  the  person  to  whom  the 
knife  has  been  presented,  he  cannot  tell 
what  it  has  cost.  I  have  never  met  with 
any  objection  to  this  method.  It  is  import- 
ant to  adopt  one  place  for  the  mark,  so  that 
it  may  be  found  instantly.  It  is  for  this 
reason  that  the  back  of  the  large  blade  is 
suggested. 


HARDWARE 


OUR  TRADE   WITH  SCANDINAVIA. 

MR.  C.  E.  SONTUM,  of  Christiana, 
Norway,  was  in  Toronto  this  week. 
He  has  for  some  years  taken  a 
lively  interest  in  the  development  of  trade 
between  Canada  and  his  native  country,  and 
when  Hardware  ran  across  him  readily  ac- 
corded an  interview. 

"This  is  my  second  trip  to  this  country," 
he  said,  "and  I  have  been  sent  out  by  the 
Norwegian  Government  to  encourage  trade 
between  Canada  and  Scandinavian  countr  es, 
and  to  write  a  series  of  articles  relating 
thereto,  for  the  information  of  my  country- 
men. I  am  going  to  see  if  the  Norwegians 
cannot  buy  more  of  what  they  chiefly  import 
from  Canada.  Such  goodf,  for  instance,  as 
wheat,  wheat  flour,  barley,  whole  and  split 
peas,  and  Canadian  products  in  general." 

"What  goods  do  you  wish  to  sell  in 
Canada  mostly  ?" 

"  As  far  as  I  have  been  able  to  notice,  it 
is  chiefly  marble.  We  have  discovered  in 
our  country  marbles  in  peculiar  colors,  and 
in  which  we  have  already  worked  up  a  con- 
siderable export  trade  with  the  United 
States.  It  is  of  better  quality  than  the 
Carara  (Italian)  marble.  Its  peculiar  colors 
are  suitable  for  building  purposes,  as  well  as 
for  use  by  furniture  manufacturers." 

"  What  is  the  character  of  these  colors?" 

"  We  have  white, red  and  white,  green  and 
white,  etc.,  and  one  strong  recommendation 
about  it  is  that  it  is  very  cheap." 

"  In  what  other  Norwegian  products  do 
you  expect  to  work  up  a  trade  with  Canada?" 

"  Last  year  I  sold  some  sardines  here. 
The  Norwegian  sardines  are  made  by  differ- 
ent process  from  the  French.  In  our  coun- 
try we  first  smoke  the  sardines,  and  then  put 
them  up  in  oil.  By  this  means  they  are 
given  a  richer  taste  than  the  French  article, 
while  they  are  much  cheaper." 

"What  about  other  Norwegian  fish  pro- 
ducts? " 

"Some  wholesale  houses  in  Hamilton  and 
Toronto  have  decided  to  handle  what  is 
called  'stock'  and  'klip'  fish,  which  are 
already  well  known  to  fish  dealers.  I  forgot 
to  mention  that  the  sardines  sent  out  last 
year  to  Canada  turned  out  very  satisfactorily 
and  resulted  in  repeat  orders.  Then  with 
regard  to  milk.  We  have  sold  some  200 
cases  of  condensed  unsweetened  milk.  It 
is  considered  the  finest  brand  on  the  market, 
and  can  be  laid  down  here  as  cheaply  as  can 
similar  articles  from  the  United  States." 

"  Generally  speaking,  what  success  are  you 
meeting  with  in  building  up  trade  between 
Canada  and  your  country  ?" 

"  One  difficulty  we  have  found  is,  that  the 
winter  rates  from  Canadian  ports  are  so 
much  higher  than  from  the  United  States 
ports,  and  in  consequence  of  this  all  the 
shipments  from  Canada  to  Sweden  and  Nor- 
way have  been  made  during  the  summer 
months  from  Montreal.  But  I  am  going  to 
see  the  Hon.  Mr.  Foster  and  Hon.  Mr.  Bow- 


ell  to  try  and  arrange  more  uniform  rates  tor 
both  winter  and  summer  freights,  and  I  am 
quite  sure  they  will  do  their  best  to  bring 
this  about,  as  they  have  always  shown  great 
interest  in  every  scheme  for  extending  Can- 
ada's trade  with  our  country.  With  this  ob- 
ject in  view,  I  shall  call  upon  these  gentle- 
men at  Ottawa  in  about  a  week." 

"What  have  you  found  to  be  the  general 
impression  regarding  Canada  among  Euro- 
pean continental  countries  ?" 

"The  general  opinion  in  Continental  Eu- 
rope is  that  Canada  is  outside  of  the  pale 
of  civilization.  The  merchants  in  these 
countries  have  told  me  that  they  have  con- 
nections in  New  York,  but  with  Canada 
they  do  nothing.  Knowing  that  some  of 
the  goods  they  had  in  stock  were  the  pro- 
duct of  Canada,  I  took  particular  pains  to 
point  out  the  fact,  and  I  can  tell  you  they 
were  astonished,  thinking  that  because  the 
goods  had  come  by  way  of  New  York  they 
must  be  United  States  goods.  Those  ship- 
ments which  have  been  made  direct  from 
Canada  have  proved  so  successful  that  re- 
peat orders  are  coming  in  constantly.  What 
Canada  wants  is  to  be  advertised  more. 
You  see  the  United  States  has  consuls  all 
over  Europe,  and  the  larger  houses  send 
travelers  to  Europe  every  year.  I  think  I 
can  make  them  understand  in  time  the  im- 
portance and  superior  quality  of  Canadian 
produce.  However,  I  can  name  you  a  good 
many  Canadian  houses  that  have  shown 
considerable  enterprise.  A  Montreal  firm  is 
sending  tobacco  and  cigarettes  to  Holland, 
Belgium,  Germany,  Denmark,  Sweden,  Nor- 
way and  Switzerland,  and  Canadian  Club 
whiskey  has  quite  a  reputation  on  the  Con- 
tinent^ and  it  is  the  only  foreign  whiskey 
that  has.  I  found  it  difficult  at  first 
to  get  orders  for  any  of  these  goods, 
because  of  the  competition  of  American 
goods.  But  the  little  business  I  secured  at 
first  resulted  in  repeated  orders,  Canadian 
tobaccos  and  cigars  having  been  found  to 
have  been  prepared  with  greater  care  and 
were  also  more  uniform  in  quality.  In  re- 
gard to  other  Canadian  manufactures,  I 
have  been  selling  wagon  wheels,  axehandles, 
rubber  goods,  baking  powder,  etc.  I  am 
going  to  introduce  some  fancy  Canadian 
cheese  and  think  we  shall  do  well  with  it. 
We  have  taken  a  good  deal  of  Canadian 
cheese,  more  in  fact  than  we  re  illy  knew  of, 
as  the  Americans  have  been  in  the  habit  of 
shipping  Canadian  cheese  to  European 
countries  as  the  product  of  their  own  coun- 
try." 

"  Have  you  been  doing  anything  in  apple 
products  ? " 

"Several  shipments  of  apples  have  been 
made  from  Toronto.  I  know  houses  in  To- 
ronto that  now  ship  direct  to  European  cities 
instead  of  selling  as  before  to  New  York 
houses  who  did  the  exporting.  In  this  way 
Canadian  houses  have  been  able  to  get  bet- 
ter  prices   for  their   goods,   and   for  some 


brands  of  dried  evaporated  apples,  especially 
the  'Beaver,'  quite  a  reputation  has  been 
established.  1  tell  you  what  it  is,  Canadian 
shippers  in  general  are  considered  by  Euro- 
pean merchants  to  be  more  faithful  and  re- 
liable than  those  in  the  United  States. 

"  I  should  have  said  when  speaking  of 
flour  that  there  has  been  considerable  con- 
fusion in  European  markets  on  account  of 
the  falling  off  in  prices  which  has  retarded 
trade  a  great  deal;  but  notwithstanding  this 
the  Lake  of  the  Woods  Milling  Co.  has  been 
getting  repeat  orders  for  some  of  its  maik-. 
Canadian  wheat  flour  is  considered  by  the 
people  of  our  country  who  use  it  to  be  better 
than  any  other,  on  account  of  wheat  having 
been  grown  in  a  northern  climate." 

"  What  are  the  prospects  for  immigra- 
tion ?" 

"While  I  have  been  in  Canada  I  have 
been  looking  into  this  matter,  and  from  what 
I  can  gather  Scandinavian  immigrants  are 
looked  upon  as  being  more  desirable  than 
those  from  any  other  European  nation.  I 
have  had  direct  letters  from  Canadian  farm- 
ers asking  me  to  secure  men  for  them.  I 
think  if  we  could  have  suitable  offices  in  con- 
nection with  the  Canadian  Pacific  or  Grand 
Trunk  Railroads  where  information  could  be 
gained  regarding  the  prospects  for  immi- 
gration and  what  inducement  the  Canadian 
Government  held  out  to  settlers,  also  where 
the  most  suitable  land  was  to  be  found,  I  am 
sure  we  could  see  a  large  increase  in  immi- 
gration. When  I  see  the  Minister  of  Finance 
and  the  Minister  of  Trade  and  Commerce 
I  shall  bring  this  matter  before  them. 
As  it  is  now,  the  greater  part  of  Scandi- 
navians immigrate  to  the  United  Slates 
of  America .  Scandinavian  immigrants  have 
no  idea  what  inducements  Canada  holds  out 
to  them.  I  am  sure  that  if  this  country  was 
advertised  properly,  it  would  result  in  con- 
siderable land  being  taken  up  by  Scandinav- 
ians, who  are  industrious  and  good  farmers. 
The  impression  among  a  good  many  in  our 
country,  is  that  Canada  is  something  like 
Siberia.  I  hope  this  erroneous  idea  will  soon 
disappear.  If  I  were  to  take  up  my  abode 
on  this  side  of  the  Atlantic,  it  would  most 
certainly  be  in  Canada,  as  taking  everything 
into  account  it  is  built  on  a  more  solid  and 
reliable  foundation  than  the  United  States. 

"During;  last  winter  I  travelled  over  the 
greater  part  of  Europe.  I  was  in  Holland, 
Belgium,  France,  Germany,  Norway,  Swe- 
den, Denmark,  Switzerland,  Italy,  and  ex- 
clusively for  the  purpose  of  trying  to  open 
up  markets  for  Canadian  poods,  and  I  am 
ready  at  any  moment  to  furnish  any  infor- 
mation I  can  to  Canadian  exporters  regard 
ing  the  possibilities  of  opening  up  trade  with 
any  of  these  countries.''  . 

Mr.  Sontum  sails  for  home,  July  14. 


The  Hudson  Bay  Co.,  at  Rat  Portage,  are 
asking  for  tenders  for  the  erection  of  an  ad- 
dition to  their  store  to  double  its  capacity. 


HARDWARE 


FAILURES    AND    HOW    AVOIDED. 


BV  R.  J  ROBERTSON,  INGERSOLL. 


IN  looking  into  this  question  it  is  very  evi- 
dent that  failures  are  not  all  from  the 
same  cause,  from  the  fact  that  we  find 
some  men  fail  from  the  start — you  might 
say  their  business  life  extended  over  but  a 
few  months — while  others  fail  after  many 
years  of  successful  business  ;  others  again, 
while  not  what  you  would  call  successful  in 
business,  manage  to  stave  off  the  evil  hour 
for  many  years,  and,  like  the  consumptive, 
become  weaker  and  weaker  by  an  internal 
wasting  of  the  vital  tissues,  and  finally  suc- 
cumb without  a  struggle. 

To  find  the  causes  of  these  different 
classes  of  failures  it  would  perhaps  be  as 
well  first  to  see  what  qualifications  are  neces- 
sary to  succeed  in  business,  and, 

i.  I  would  say,  a  thorough  knowledge  of 
the  hardware  business,  or  such  branches,  at 
least,  as  are  to  be  engaged  in. 

2.  Capital,  viz.,  cash,  or  securities  upon 
which  a  credit  could  be  established  (while 
the  latter  in  the  hands  of  a  careful  man 
might  ultimately  be  as  good  as  the  former, 
still  I  would  recommend  great  care  in  enter- 
ing into  business  upon  such  a  basis). 

3.  Care  in  the  purchase  of  stock  ;  and  by 
this  I  mean  always  keeping  on  hand  a  good 
supply  of  such  goods  as  are  in  constant  de- 
mand, a  seasonable  preparation  for  season- 
able goods,  and  due  caution  in  introducing 
new  lines. 

4.  Having  given  attention  to  your  stock, 
the  next  thing  requiring  attention  is  your 
credit,  as  upon  that  depends  in  a  great 
measure  your  power  to  purchase  to  advan- 
tage. 

How  can  a  credit  be  nourished  and  made 
strong  ? 

To  this  I  would  say,  promptness  in  meet- 
ing obligations  (or  in  event  of  requiring  more 
time  for  the  whole  or  part  of  a  liability  com- 
ing due,  to  notify  the  creditor  of  such  need 
in  time  to  have  the  matter  adjusted  in  a 
business-like  way),  strict  attention  to  busi- 
ness, and  a  thorough  system  and  judicious 
economy  in  the  management  of  the  business. 

5.  But  getting  your  own  credit  firmly 
established  is  not  the  only  credit  which  re- 
quires attention  in  the  hardware  business  ; 
there  is  the  giving  of  credit,  and  this  re- 
quires, perhaps,  as  much  judgment  and  care 
as  any  other  department.  And  to  the  above 
I  would  add  the  following 

PERSONAL  QUALIFICATIONS 
or  characteristics:  affability,  promptness,  de- 
cision and  firmness,  with  a  fair  insight  into 
the  character  and  motives  of  others.  And 
now,  having  pointed  out  some  sources  of 
strength,  I  will  call  attention  to  a  great 
source  of  weakness:  Speculation  in  land, 
grain  and  other  lines,  or  even  in  hardware, 


which  might  endanger  the  credit,  or  squan- 
der the  capital  necessary  to  the  successful 
financing  of  the  business. 

Now,  while  I  believe  that  the  above  quali- 
fications would  ensure  success,  I  do  not  mean 
to  say  that  success,  or  at  least  a  measure  of 
it,  may  not  be  attained  although  some  of 
them  be  absent.  For  example,  we  can  find 
cases  in  which  men  have  entered  upon  the 
hardware  business,  and  been  fairly  success- 
ful, who  had  no  previous  knowledge  of  it ;  but 
these  instances  are  not  very  numerous. 
Again,  we  find  men  entering  into  the  busi- 
ness without  capital,  and  by  close  applica- 
tion and  economy  making  a  success  of  it. 

But  I  think  you  will  agree  with  me  that  a 
business  must  go  to  the  wall  sooner  or  later 
which  gets  beyond  the  control  of  its  owner, 
and  to  prevent  this,  personal  attention  is 
necessary;  butthat  does  notnecessarily  mean 
engaging  in  the  details,  as  under  a  proper 
system  they  can  be  done  by  others,  but  in 
giving  a  general  supervision  to  all  depart- 
ments. 

ECONOMY, 
in  this  day  of  small  profits,  is  absolutely 
necessary  to  success  ;  but  economy  is  not  al- 
ways abstaining  from  spending  money,  or 
engaging  the  cheapest  assistance,  as  very 
often  the  liberal  expenditure  of  money  is 
strictly  in  line  with  economy  (for  example,  in 
judicious  advertising),  and  as  a  general  rule 
the  salesman  who  cannot  command  a  fair 
salary  is  not  the  one  likely  to  build  up  a 
business. 

And  now,having  outlined  what  is  likely  to 
bring  success,  or  in  other  words  how  to 
avoid  failure,  I  might  say  in  a  general  way, 
that  the  absence  of  these  or  any  number  of 
them  will  bring  failure,  and  this  in  a  general 
way  is  no  doubt  true;  but  as  I  have  already 
stated,  many  instances  can  be  shown  where 
success  in  various  degrees  has  been  attained 
when  one  or  more  of  these  qualities  were 
absent,  and  it  will  be  necessary  to  look  more 
closely  into  the  matter  and  try  to  discover 
the  pirt  which  the  lack  of  these  several 
qualifications  bears  towards  failure,  and  in 
considering  them  I  will  begin  with  what  ap- 
pears to  me  to  be  the  cause  of  the  greatest 
number  of  failures,  viz.  : 

SPECULATION. 
Speculation  (outside  of  what  might  be 
called  legitimate  business  ventures)  in  land, 
grain,  lumber,  etc.,  not  a  few  of  the  failures 
in  which  occured  shortly  after  the  collapse  of 
the  Northwest  boom,  are  an  evidence  of  this 
cause  of  failure,  and  no  doubt  several  fail- 
ures could  trace  their  cause  to  the  boom  and 
subsequent  depression  in  Toronto  real  es- 
tate; and  all  this,  in  most  cases,  can  be 
traced  to  a  desire  to  obtain  riches  in  haste, 
and    the  growing  tendency    to    try    to  get 


money  without  work,  and  is  akin  to  the  in- 
fluence which  made  the  "  Red  Lion"  wheat 
swindle  a  success  (so  far  as  the  swindlers 
were  concerned)  by  which  so  many  farmers 
in  Ontario  were  mulcted  of  their  hard  earnings 
a  few  years  ago.  And  yet  how  unmercifully 
the  business  men  criticised  the  farmers  for 
their  short  sighted  greed,  while  many  of 
themselves  had  still  the  mark  (financially) 
of  the  scorching  they  had  received  from 
Winnipeg  or  other  western  lands.  How 
easy  to  see  the  mote  in  a  brother's  eye,  and 
overlook  the  beam  which  distorts  our  own 
vision. 

Perhaps  as  fatal  a  cause  of  failure  as 
speculating  is  the 

LACK  OF  KNOWLEDGE 
of  the  hardware  business.  How  often  we 
hear  of  men,  anxious  for  relief  from  the 
heavy  work  on  the  farm  and  desirous  of  town 
life,  or  looking  upon  the  business  as  a  short 
road  to  fortune,  selling  their  farms  and 
starting  in  business  to  find  to  their  sorrow 
that  it  required  a  more  extensive  knowledge 
than  merely  to  stand  behind  the  counter  and 
smile  upon  customers.  But  the  impression 
that  it  is  unnecessary  to  be  educated  to  a 
business  is  not  confined  to  the  tillers  of  the 
soil,  as  we  can  find  many  instances  of  town 
or  city  youths,  who,  unwilling  to  waste  their 
valuable  time  in  learning  a  business  in  which 
they  could  see  no  difficulties,  have  put  the 
result  of  a  father's  labor  and  economy  into 
the  venture,  only  to  find  that  there  were  men 
there  already  with  as  much  natural  ability 
as  themselves,  backed  up  by  years  of  experi- 
ence and  study. 

Next  to  those  who  trust  to  the  few  dollar 
they  have  to  make  up  for  the  lack  of  busi 
ness  knowledge,  are  those  whose  conceit  in 
their  business   qualifications  causes  them  to 
underrate  the   advantage   of  capital,   or  a 
least  renders  them  unwilling  to   waste  their 
valuable  services  in  the  employment  of  others 
until  they  have  accumulated  sufficient  capi 
tal  to  justify  their  entering  into  business  for 
themselves;  and  with   men  of  this  stamp  a 
small  safe  business  would   not   give  scope 
enough  for  their  talents,  so  they 

STRAIN   WHAT  CREDIT  THEY   HAVE 
till  a  very  slight  reverse  snaps  the  confidence 
of  their   creditors,   and   they  fall — in   some 
cases  never  to  rise. 

Failures  of  this  class  are  often  rendered 
more  disastrous  by  the  fact  that  in  many 
cases  the  beginner  is  beset  by  friends  who 
want  cheap  goods  and  long  credit,  and  in 
the  glamour  of  doing  a  rushing  trade  the 
fact  that  the  goods  which  are  being  sold  will 
have  to  be  paid  for  before  they  can  be  real- 
ized on  is  lost  sight  of,  and  large  quantities 
of  goods  are  bought  and  sold  on  credit  be- 
fore the  payment  of  the  first  purchase  is  due, 
and  should  this  payment  be  met  it  is  likely 
to  lead  to  heavier  purchases  on  credit.  And 
should  business  continue  brisk  this  state  of 
things  may  go  on  for  some  time,  getting 
more  and  more  deeply  involved,  until  a  dull 


HARDWARE 


season,  or  a  closer  investigation  on  the  part 
of  the  creditors,  brings  matters  to  a  crisis, 
and  another  is  added  to  the  list  of  failures. 

In  the  foregoing  I  have  touched  upon  easy 
giving  of  credit,  in  so  far  as  its  relation  to 
the  capital  is  concerned,  showing  the  danger 
of  extensive  credit,  with  but  a  small  capital  — 
and  by  this  I  mean  credit  which  under  other 
circumstances  would  be  quite  justifiable — but 
there  are  many  who  while  they  do  not  push 
their  business  out  of  proportion  to  their  capi- 
tal and  credit,  still  cripple  their  resources, 
and  in  many  cases  fail  entirely  through  lack 
of  judgment  in  selecting  their  credit  custom- 
ers. This  may  result  from  various  causes — 
such  as  a  lack  of  moral  courage  to  refuse 
credit,  a  good-natured  desire  to  oblige  cus- 
tomers, eagerness  to  increase  the  volume  of 
business,  or  a  lack  of  insight  into  character. 

You  will  perhaps  say  that  the  last  cause — 
viz., 

LACK  OF   INSIGHT, 

etc. — is  covered  by  the  other  three,  as  no 
man  would  give  credit  where  he  did  not 
think  he  would  be  paid  ;  perhaps  not,  were 
he  absolutely  certain,  but  often  a  party  who 
has  been  a  cash  customer,  and  who  is  known 
to  be  rather  uncertain  pay,  will  ask  a  small 
line  of  credit  (having  forgotten  his  purse, 
etc.)  Then  were  credit  given,  one  of  the 
first  three  causes  would  be  brought  into 
play,  with  the  result  very  likely  that  this 
small  bill  would  be  paid,  only  to  have  the 
experiment  repeated  at  a  later  date  on  a 
larger  scale,  but  with  a  different  result 

Buying  is  also  a  source  of  failure  when 
not  conducted  with  care.  For  example, 
there  is  the  temptation  to 

BUY    IN   LARGER   QUANTITIES 

than  necessary  in  order  to  get  closer  prices, 
or  to  give  the  impression  that  the  business 
is  large ;  or  to  buy  bankrupt  stocks  at  a  per- 
centage on  the  dollar  (loosing  sight  of  the  fact 
that  much  of  these  stocks  is  unsaleable  and 
might  lie  on  the  shelves  for  years),  or  invest- 
ing largely  in  novelties  to  get  control  of  them 
for  the  locality,  without  first  testing  their 
saleable  qualities;  or  speculating  in  lines  of 
goods  (on  credit,  and  in  quantities  not  justi- 
fied by  the  amount  of  trade  to  be  done),  in 
anticipation  of  an  advance. 
These  methods  will  by  degrees 

ACCUMULATE   DEAD   STOCK, 

and  if  persisted  in,  cause  failure.  In  small 
businesses,  more  particularly,  the  lack  of 
economy  is  a  cause  of  failure,  whether  it  be 
in  the  management  of  the  business  or  in  per- 
sonal expenditure,  or  both,  and  may  be  from 
various  sources,  such  as  negligence  in  car- 
ing for  details,  lack  of  system,  or  from  the 
desire  to  give  the  impression  of  being 
wealthy. 

To  any  readers  of  these  lines  who  are  not 
succeeding  as  well  as  they  would  like,  I 
would  say,  do  not  become  discouraged  at 
the  moderate  profits  of  the  hardware  trade, 
and  enter  into  the  field  of  speculation  to 
make  money  more  quickly  and   easily,  but 


carefully  look  over  the  qualifications  neces- 
sary to  success,  given  at  the  beginning  of 
this  paper,  for  the  points  in  which  your  busi- 
ness is  weak,  and  to  use  Captain  Cuttle's 
favorite  expression,  "  When  found,  make  a 
note  of  it." 


PIG  IRON  PRODUCTION. 

IT  IS  AT  A  VERY  LOW  EBB — ONLY  EIGHTY- 
EIGHT  FURNACES  IN  OPERATION. 
HOW  greatly  the  coal  and  coke  strikes 
have  told  on  current  production  of 
pig  iron  is  thoroughly  shown  in  the 
figures  which  we  present  below.  In  the 
territory  west  of  the  Alleghanies  and  nor  h 
of  the  Ohio  there  were  only  19  furnaces 
blowing  on  June  1st,  with  a  weekly  capacity 
of  29,996  tons,  as  compared  with  65  fur- 
naces, with  a  weekly  make  of  83,870  tons, 
on  April  1st.  This  shows  a  drop  in  produc- 
tion of  53,874  tons,  and  does  not  take  into 
acccount  the  stoppage  of  plants  in  Central 
Pennsylvania  or  the  reduction  of  output  in 
the  South  as  the  result  of  the  coal  troubles 
there. 

On    June    1st    the    active   furnace  plant, 
grouped  according  to  fuel   used,  possessed 
the  following  weekly  capacity  : 
Fuel. 

Anthracite 30  12,139 

Coke 40  47, 104 

Charcoal...    18  3,274 

Totals  June  1st ... .   88  62,517 

Totals  May  1st 127  110,210 

Decrease 39  47,693 

The  weekly  product  of  all  the  furnaces  on 

April  1st  compared   as  follows  with  that  of 

preceding  periods  : 

Capacity 

Furnaces  per  week, 

in  blast.  Gross  tons. 

June  1,  1894 88  62,517 

May  1 127  110,210 

April  1 144  126,732 

March  1 133  110,166 

February  1 125  99,242 

January  1 130  99,087 

December  1,  1893. ...  130  99,379 

November  1 117  80,070 

October  1 114  73,895 

September  1 125  83,434 

August  1 169  107,042 

July  1 220  1 53,762 

June  i 244  174,029 

May  1 251  181,551 

April  1 255  178,858 

March   1 255  176,978 

February  1 251  171,201 

January  1 246  173,068 

December  1,  1892.  ..  .246  176,271 

November  1 244  171,082 

The  position  of  stocks,  sold  and  unsold, 
as  reported  to  us  May  r,  was  as  follows,  the 
same  furnaces  being  represented  as  in  for- 
mer months  : 

April  1.      May  1.     June  1. 

Stocks.  Tons.         Tons.       Tons. 

Anthracite  pig. ..  146,039     145,58a     133,512 

Coke  pig 531,264     518,190    285,451 

Charcoal  pig 201,538     216,807     213,026 

Totals 878,84 1     880, 58 1     63 1 ,989 

— The  Iron  Age. 


WASTING  ACCUMULATED  CAPITAL. 

A  LARGE  western  hardware  merchant 
recently  made  an  interesting  state- 
ment of  his  personal  experience, 
which  is  explanatory  of  some  existing  con- 
ditions. He  said  that  prior  to  last  year  his 
business  had  steadily  grown  from  season  to 
season.  His  books  showed  satisfactory  pro- 
fits on  his  sales,  and  he  knew  as  well  as  he 
knew  anything  that  he  was  constantly  in- 
creasing his  capital.  Yet  he  was  unable  to 
accumulate  actual  cash  to  his  credit  corre- 
sponding with  his  expanding  resoufces.  His 
profits  were  re-absorbed  in  his  business  and 
he  felt  poor  in  con  equence,  because  there 
was  no  increase  in  his  reserve  of  cash.  But 
his  stock  had  steadily  grown  larger,  his  bills 
receivable  had  swollen,  he  discounted  his 
own  bills,  and  felt  as  safe  from  financial  dis- 
turbances as  a  man  could  under  the  circum- 
stances. The  situation,  however,  radically 
changed  after  the  panic  of  last  year.  Sales 
fell  off  and  with  the  reduction  in  sales  he 
allowed  his  stock  to  run  down.  Believing 
that  a  very  conservative  policy  was  the 
course  of  wisdom,  he  made  special  efforts  to 
clean  up  stocks  of  antiquated  patterns  and 
slow  selling  articles  rather  than  to  make 
new  purchases  in  the  regular  way.  He  was 
fortunate  in  having  solvent  creditors,  so  that 
his  losses  were  very  slight.  As  accounts 
were  settled  his  bank  deposits  grew,  because 
they  were  not  being  very  heavily  drawn 
upon  to  pay  for  fresh  stocks.  The  conse- 
quence is  that  he  can  now  realize  by  the 
possession  of  actual  cash  what  his  profits 
have  been  for  several  years.  His  capital  is 
mainly  in  bank  instead  of  being  distributed 
among  his  customers. 

Inquiry  among  other  merchants  and  man- 
ufacturers discloses  a  similar  condition  of 
affairs.  The  manager  of  one  large  manu- 
facturing concern,  with  eastern  and  western 
connections,  stated  that  the  increase  in  their 
idle  capital  was  a  source  of  anxiety  with 
them.  Their  operations  are  so  large  that 
the  shrinkage  in  their  volume  of  bjsiness 
had  released  such  immense  sums  of  money 
that  it  is  difficult  to  find  safe  places  for  fur- 
ther deposits.  They  have  loaded  up  their 
regular  banks  to  the  limit  of  prudence. 
Other  banks  are  having  the  same  experience 
with  their  customers  and  refuse  new  deposits 
of  large  sums  because  they  have  no  use  for 
the  money  and  will  not  assume  the  responsi- ' 
bility  of  taking  care  of  more.  These  manu- 
facturers would  willingly  invest  their  capital 
as  of  yore  in  purchasing  fresh  stocks  of  ma- 
terial and  working  it  up  in  advance  of  the 
requ  rements  of  their  customers.  But  they 
have  no  incentive  to  do  so  when  they  find 
that  a  greatly  reduced  force  of  operatives  is 
able  to  turn  out  work  faster  than  it  can  be 
marketed. 

Not  for  years  have  solvent  business  houses 
had  such  large  cash  reserves  as  at  present. 
They  are  fortified  against  financial  disturb- 
ances if  any  should  come,  which,  of  course, 
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Scythes,  Forks, 
Hoes,  Rakes, 
Manure  Drags, 
Snaths,  Cradles, 
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Handles, 

Post  Hole  Augers, 

Fence  Wire  and  Plyers, 


Spades,  Shovels, 
Lawn  Mowers, 
General  Hardware, 
Etc.,  Etc. 
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will  not  be  the  case  with  such  an  abundance 
of  money  everywhere.  Their  position  is  one 
of  ease  and  comfort,  as  compared  with  that 
of  a  year  since,  when  great  enterprises  were 
daily  being  forced  to  the  wall  for  lack  of  a 
very  little  ready  cash.  It  seems  almost  ab- 
surd now  to  think  of  houses  with  a  million 
or  more  of  capital  quaking  over  the  pay- 
ment of  petty  bills,  and  making  assignments 
because  they  were  unable  to  raise  two  or 
three  hundred  dollars  in  a  whole  morning. 
And  yet  the  present  situation  is  extremely 
unsatisfactory  and  not  without  its  features 
of  gravity  and  anxiety.  Manufacturers  and 
merchants  are  transacting  such  a  small  vol- 
ume of  business  that  it  is  unprofitable. 
Their  expenses  in  too  many  cases  are  in 
excess  of  their  incomes  from  current  trade. 
Capital  is  therefore  being  drawn  upon  to 
meet  the  deficiency.  This  cannot  continue 
indefinitely.  Economy  is  being  enforced 
and  expenses  are  cut  down  in  every  con- 
ceivable way  to  avoid  the  further  impair- 
ment of  capital,  but  there  is  a  limit  to  econ- 
omy and  retrenchment.  They  can  be  car- 
ried so  far  as  to  seriously  cripple  an  estab- 
lishment and  cause  it  to  lose  its  standing  in 
the  trade.     The  question  then  comes  up  in 


the  management.  Shall  we  drop  out  of  the 
race  and  wind  up  affairs,  or  go  on  and  con- 
tinue to  eat  up  our  capital  ?  If  the  uncer- 
tainty which  now  clouds  all  commercial 
affairs  by  reason  of  the  inaction  of  Congress 
is  not  speedily  removed,  many  will  decide 
to  "  let  go "  rather  than  continue  to  con- 
sume their  capital  and  ultimately  be  forced 
into  bankruptcy. — Iron  Age. 


THE  WOOL  SITUATION. 

John  Hallam  writes  :  "The  political  situ- 
ation in  the  United  States,  so  far  as  the 
tariff  is  concerned,  is  very  perplexing  and 
in  an  acute  form,  and  there  seems  to  be  no 
likelihood  of  the  Wilson  bill  coming  into 
operation  for  some  months  yet.  There  is 
an  active  agitation  being  carried  on  by  the 
wool  growers  and  dealers  in  the  United 
States  to  retain  the  duty  on  imported  wools. 
The  most  recent  advice  from  Washington 
is  that  if  this  agitation  continues  and  gains 
strength  there  may  be  a  compromise,  and,  if 
such  is  the  case,  wool  will  not  be  put  on  the 
free  list,  but,  under  any  circumstance,  wool 
will  be  as  low,  if  not  lower,  than  it  is  in  Can- 
ada. Any  duty  imposed  on  Canadian-grown 
wools  will  be  a  discrimination  in  favor  of  the 


domestic  wools  of  the  United  States.  Un- 
der these  conditions  we  are  paying  fully  ic. 
to  2c.  per  pound  too  much  for  Canadian 
wools.  Caution  should  be  observed  in  buy- 
ing, and  wools  should  be  bought  on  a  lower 
basis  and  on  a  much  closer  selection  than 
is  being  made  now. 

"  The  domestic  wools  of  Ontario  are  not 
coming  in  as  good  a  condition  as  could  be 
desired,  and  this  is  another  reason  why  our 
wools  should  be  bought  at  from  \%c.  to  ac. 
per  pound  less  than  present  prices." 

Works:  St.  Helens,  England 

Pilkincton  Bros. 


MANUFACTURERS    OF 


Polished  Plate 

AND 

Window  Glass 

BEVELLED  PLATE  AND  MIRRORS 

Rolled  Plate,  Ornamental  Cathedral,  etc. 
Depot :  Busby  Lane,  Montreal 
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ELECTRIC  WELDING  APPARATUS. 

LETTERS-PATENT  for  an  apparatus 
for  electric  welding  embodying  several 
new  and  novel  features  have  been 
issued  in  the  United  States,  says  Iron  Age. 
The  particular  construction  employed  as  an 
example  of  the  use  of  the  apparatus  is  that 
in  which  it  is  used  for  the  manufacture  of 
steel  rails  wherein  the  feet  or  chairs  are 
welded  to  the  webs  of  the  girder  rail  so  as 
give  it  additional  height  and  a  self-support- 
ing base.  This  rail  construction  is  well 
known  and  has  been  manufactured  by  other 
methods  of  welding  the  two  parts  together. 
In  the  processes  heretofore  used  for  electri- 
cally welding  the  feet  to  the  web  of  a  girder 
rail,  there  were  employed  apparatus  in 
which  the  two  parts  were  firmly  gripped  in 
suitable  jaws,  the  parts  pressed  together, 
and  an  alternating  current  of  great  volume 
caused  to  pass  through  the  parts  in  contact 
so  as  to  cause  the  metal  to  fuse  and  weld 
together. 

In  carrying  out  the  present  invention  the 
two  parts  of  the  metal  to  be  welded  are 
brought  in  firm  contact  and  submerged  in  a 
liquid,  preferably  acidulated  water.  While 
so  immersed  a  continuous  electric  current 
from  an  electrode  in  contact  with  the  liquid 
is  passed  through  the  metal  parts  to  be 
united  and  back  to  the  source  of  electrical 
energy,  the  liquid  being  employed  as  a  con- 
ductor for  the  current.  In  practice  the  posi- 
tive current  is  delivered  to  the  electrode 
submerged  in  the  liquid,  and  the  negative 
current  is  delivered  to  the  parts  of  the  metal 
to  be  welded.  The  action  of  the  current 
causes  the  decomposition  of  the  liquid,  gen- 
erating gases  adjacent  to  the  metal  parts  in 
contact  to  be  welded,  and  this  produces  such 
reactions  that  the  portions  of  the  metal  in 
contact  with  the  liquid  are  instantly 
brought  to  a  welding  heat.  In  this  method 
of  welding  a  considerably  more  intense  cur- 
rent or  one  of  greater  tension  is  required 
than  in  the  alternating  system  before  referred 
to,  and  the  current  is  preferably  continuous 
in  its  nature  or  what  is  known  as  a  continu- 
ous current  as  distinguished  from  an  alter- 
nating current.  It  might  be  a  pulsating  cr 
intermittent  current  if  desired.  When  the 
two  parts  of  the  metal  in  contact  are  fused 
or  brought  to  a  welding  heat  they  instantly 
unite,  forming  an  integral  structure  ;  and 
this  joint  may  be  further  strengthened  by 
having  the  parts  which  are  welded  subjected 
to  pressure  performed  by  hydraulic,  gravity 
or  steam  devices. 

In  this  particular  device  a  traveling  sup- 
port or  carriage  is  provided  for  the  girder 
rail  and  suitable  clamps  cairied  by  the  car- 
riage tor  the  feet,  whereby  the  latter  may  be 
adjusted  in  position  with  respect  to  the  rail 
while  it  is  held  on  the  carriage.  At  one  place 
adjacent  to  the  rails  or  bed  upon  which  the 
carriage  moves  the  joint  between  the  foot 
portions  and  the  girder  tail  is  surrounded  by 
a  suitable  hollow   frame    through   which  a 


liquid  is  caused  to  flow  to  submerge  the 
parts  in  contact  during  the  electric  welding 
operation.  After  the  welding  has  been  per- 
formed the  liquid  is  lowered,  the  hollow 
frame  is  separated,  and  the  rail  with  its 
welded  foot  is  moved  along  to  be  brought 
under  a  hammer  or  compression  device. 
Simultaneously  with  the  foregoing  operation 
a  second  foot,  previously  clamped  in  position 
upon  the  rail,  is  brought  into  position  so  as 
to  be  held  in  the  hollow  frame  and  subjected 
in  its  turn  to  the  welding  operation.  By  this 
means  the  welding  and  forging  or  compres- 
sion operations  may  be  carried  on  simul- 
taneously but  successively  with  respect  to  a 
single  part  operated  on. 


MAKING  BARBED  WIRE. 

AFTER  giving  a  long  account  of  how 
iron  is  converted  into  soft  steel  ingots 
preparatory  to  their  being  drawn  into 
barbed  wire,  a  writer  in  the  Pittsburg  Com- 
mercial Gazette  gives  these  details  of  the 
completing  process. 

Everything  about  the  steel  mill  is  handled 
by  machinery — hydraulic  cranes  carry  the 
ingots  from  place  to  place— and  very  little 
manual  labor  is  necessary.  The  ingots  are 
heated  and  passed  several  times  between 
large  iron  rolls  which  gradually  decrease  the 
diameter  of  the  ingots  until  they  are  above 
4x4  inches.  The  last  time  they  come  through 
the  rolls  they  pass  under  a  huge  machine 
which  cuts  them  into  regular  lengths,  weigh- 
ing about  150  pounds.  They  then  pass  to 
the  rod  mill,  where  they  are  heated  and 
passed  between  a  number  of  smaller  rolls, 
which  run  at  a  very  high  speed.  Here  the 
steel  is  rolled  into  round  rods  about  three- 
sixteenths  rf  an  inch  in  diameter,  and  are 
coiled  into  bundles  by  a  machine  while  hot. 
They  then  pass  to  the  wire  mill.  In  the 
wire  mill  the  rods  are  first  immersed  in  a 
bath  of  diluted  sulphuric  acid,  which  eats 
off  all  rust  and  dirt.  After  being  washed 
free  of  acid,  they  are  dipped  in  a  thick  solu- 
tion of  lime  water,  dried  in  a  furnace,  pointed 
on  one  end  and  taken  to  tie  drawing  room. 
The  drawing  machinery  consists  of  a 
heavy  wood  table,  called  a  bench,  on  which 
are  a  number  of  revolving  cast  iron  cylinder?, 
called  blocks.  In  front  of  each  block, 
fastened  to  the  bench,  is  an  iron  die  box  for 
holding  the  die.  The  die  is  of  chilled  cast 
iron,  perforated  with  a  number  of  holes, 
which  are  reamed  out  to  the  size  of  the  wire 
required.  The  pointed  end  of  the  rod  is 
put  through  one  of  the  holes  in  the  die  and 
fastened  to  the  block,  which,  in  revolving, 
pulls  the  rod  through  the  die,  reducing  the 
size  and  coiling  it  up.  This  last  operation 
is  repeated  twice  for  each  rod,  to  get  it  to  the 
size  required  for  fence  wire  No.  12^. 
While  drawing,  the  wire  has  become  very 
hard  and  brittle  and  has  to  be  softened 
before  it  can  be  worked  into  fence.  All 
barbed  wire  is  either  painted  or  galvanized. 
For  painted  fence,   the  wire   is  taken  from 


the  drawing  room  to  the  annealing  depart- 
ment and  placed  in  large  iron  pots  which 
hold  about  4,000  pounds  each.  These  pots, 
which  are  inclosed  in  furnaces,  are  heated 
until  the  contents  are  red  hot  ;  they  are  then 
allowed  to  cool  gradually.  This  process  is 
then  called  annealing,  and  requires  about 
twenty-four  hours  ;  the  wire  is  then  very 
pliable.  For  galvanized  fence,  the  wire  is 
taken  from  the  block  to  the  galvanizing  de- 
partment. Here  the  coils  of  wire  are  plated 
separately  on  wooden  reels,  which  revolve  as 
the  wire  is  first  put  through  a  pan  of  melted 
lead  heated  until  it  is  red  hot.  This  answers 
the  same  purpose  as  the  annealing  process, 
the  lead  being  so  hot  that  it  does  not  stick 
to  the  wire.  After  passing  through  the  lead 
pan,  the  wire  is  carried  a  distance  over 
rollers  until  it  has  coiled  off;  it  then  passes 
through  a  vat  of  muriatic  acid,  which  re- 
moves all  dirt  from  the  wire.  Without  this 
acid  the  galvanizing  would  not  adhere  to  the 
wire.  From  the  acid  the  wire  passes  through 
a  large  iron  pan  of  melted  zinc  or  spelter, 
which  forms  a  thin  coating  on  the  wire,  and 
then  between  two  pads  of  asbestos,  which 
removes  all  surplus  metal  and  gives  the  wire 
a  smooth  finish.  The  end  of  the  wire  is  then 
fastened  to  an  iron  pulley,  which  as  it  turns 
coils  the  wire  up  and  pulls  it  through  the 
various  stages  of  this  process.  Wire,  after 
being  galvanized,  will  stand  exposure  for  a 
number  of  years  without  rusting. 


REGARDING  ADVERTISING. 

This  summer's  advertising,  remarks  an 
exchange,  can  be  made  profitab'e  if  proper 
precaution  and  skill  are  exercised  in  con 
ducting  it.  The  people  are  ready  to  avail 
themselves  of  offers  which  appear  to  present 
means  of  economizing.  And  the  merchant 
who  will  advertise  an  article  that  is  really 
serviceable  at  a  price  consistent  with  the 
times,  will  find  that  he  will  get  a  good  share 
of  the  money  that  is  spent.  The  man  who 
fails  to  advertise  this  summer  will  find  it  a 
mot  dreary  season. 

You  can  tiace  a  resemblance  between  the 
merchant  who,  when  hard  times  bear  him 
down,  seeks  safety  by  withdrawing  his  name 
from  the  public  gaze  and  the  ostrich  who, 
when  it  is  in  danger,  considers  itself  afe 
when  its  head  is  buried  in  the  sand.  The 
man  who  buries  his  business  prospects  by 
refusing  to  advertise  should  bury  himself 
and  have  done  with  it. — Ex. 
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HARDWARE 


WE  TROT  IT  OUT 


.  THE  . 


Anderson  Pneumatic  Tire 


Made  on  a  scientific  principle,  which  proves  in  practice  to  be 
— well  you  must  see  it  and  try  it  yourself,  then  you  will  catch  your 
breath,  when  you  catch  the  idea. 

It  has  reciprocating  parts,  and  holds  on  to  the  rim  with  the 
grip  of  a  bull  dog. 

It  has  fits  !  !  !  Fits  almost  any  rim.  You  just  pump  the 
air  in  and  it  adjusts  itself.  It's  resilient  like  a  rubber  ball.  It 
neither  creeps  like  a  snail  nor  rolls  like  a  log. 

It  has  all  the  good  qualities  which  an  up-to-date  tire  must  have, 
and  in  addition  possesses  that  feature  which  they  all  lack,  viz  : — 

You  can  get  it  off  or  put  it  on  the  rim  without  breaking  your 
finger  nails,  using  a  screw  driver,  or  sending  it  to  the  shop  ;  a  child 
can  take  it  off  quickly  and  put  it  on  easily.  It  must  come  into 
universal  use,  and  with  that  in  view  we  have  put  the  price  as  low  as 
any  ordinary  good  tire  is  being  sold  in  the  market. 

We  guarantee  the  quality  of  material  used  in  its  manufacture. 


Star 


THE  ANDERSON  TIRE  CO. 


LIMITED 


TORONTO 


Gyeles 


Are  a  recognized  thoroughly 

reliable  make  at         POPULAR     PRICES. 


They  embrace  the  best  procurable  workmanship  and 
material.  They  will  maintain  the  reputation  of  our 
Trade  Mark  and  give  full  and  lasting  satisfaction  to 
all  concerned.     They  comprise — 

PATH  RACERS      ROAD  RACERS 

"  Tourists'  "  Business  Wheels, 

Light,  Staunch  and  Graceful  Ladies'  Wheels. 


STAR  CYCLE  WORKS,  Wolverhampton. 


Canadian  Agents, 

A.  A.  Allan  &  Co. 

TORONTO,  ONT. 


ADAM  HOPE 
&  CO., 

ofefeu.  HAMILT0N 

"Pioneer"  and"Sloss" 

PIG   IRON 

These  are  fine  foundry  irons,  being  strong 

and  large  scrap  carriers. 
Also  all  the  well-known 

Scotch  Brands, 

Broken  Car  Wheels, 
and  Railway  Cast  Scrap. 


Window  Brushes 

Ceiling  Dusters 

Feather  Dusters 
Yard  and  Stable  Brooms 


All  Qualities  and  Prices. 
Orders  Filled  Promptly. 


CHAS.  BOECKH  &  SONS,  manufacturers  TORONTO 


THE     BEST 

Lawn   Mower 

IN  THE  MARKET. 


Improved  for  1894. 

lOtf  in.  Wheel. 

12,  14,  16,  18  and  20  in. 
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^ 


^O 
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& 


Patented  in  England  May  15th,  1893 
"         "  Canada      "      29th,    " 
"         "  United  States  Dec.  12th,  1893 


For  Sale  by  all  Wholesalers. 


Manufactured  by  .... 

A.  R.  WOODYATT  &  CO. 

GUELPH,  CANADA. 
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HARDWARE, 


TRADE    CHAT. 

J  A.  HUNTER,  Grey,  Ont.,  has  received 
his  spring  shipment  of  glass,  contain- 
•  ing  no  cases.  Mr.  Hunter  imports 
his  glass  direct  from  Germany. 

The  Dominion  Coal  Co.,  of  Montreal,  re- 
quires its  employes  to  take  the  temperance 
pledge. 

The  capital  stock  of  the  Montreal  and 
Chicago  Merchants'  Shipping  Company  has 
been  reduced  to  $40,000. 

Byers  Hardware  Co.  and  the  Galena 
Trading  Co.,  general  store,  Kaslo,  B.C.,  have 
experienced  loss  by  floods. 

Jas.  Burndge,  ol  the  Gurney-Tilden  com- 
pany, left  last  evening  on  a  business  trip  to 
Hamilton,  Ont. — Free  Press,  Winnipeg. 

Programmes  have  been  issued  by  the 
City  Travelers'  Association  for  its  promen- 
ade concert  to  be  held  on  the  steamer 
Chippewa,  July  16,  next. 

Heating  by  gas  has  proven  so  economical 
in  Germany,  costing  no  more  than  coal,  that 
it  has  been  adopted  in  the  schools  and  other 
public  buildings  of  Karlsruhe. 

The  buying  of  cheap  goods  makes  an 
extra  expense  for  repairs  unless  the  goods 
are  speedily  sold,  and  they  are  thus  made  to 
cost  as  much  if  not  more  than  those  of  a 
better  quality. 

Winnipeg's  assessmentrolls  just  completed 
show  a  total  assessment  of  nearly  $27,000,- 
000  and  a  population  of  35,000.  During 
the  past  four  years  the  population  has  in- 
creased 3,000  annually. 

Clusters  of  clover,  if  hung  in  a  room  and 
left  to  dry  and  shed  their  perfume  through 
the  air,  will  drive  away  more  flies  than  sticky 
saucers  of  treacle  and  other  fly-traps  and  fly- 
paper can  ever  collect. 

Joseph  Clementson,  M.L.A.  for  White- 
wood  district  in  the  Northwest  House,  says 
Winnipeg  could  largely  increase  her  butter 
trade,  could  she  but  get  a  sufficient  number 
of  refrigerator  cars  to  handle  the  produce. 

By  the  alloy  of  iron  and  nickel  a  new 
compound  has  been  produced  that  will  sus- 
tain a  pressure  of  15,000  atmospheres.  It 
has  been  named  K'upp  metal  and  is  in- 
tended to  be  used  for  ordnance  firing  heavy 
charges  of  dynamite. 

The  propeller  Ocean,  which  sank  in  a  col- 
lision near  Alexandria  Bay,  N.Y.,  while  on 
her  way  from  Montreal  to  Hamilton,  will  be 
raised,  and  is  expected  to  be  in  the  dry  dock, 
Kingston,  in  about  ten  days.  It  will  cost 
between  $6,000  and  $io,oou  to  raise  her. 

The  Eau  Clare  and  Bow  River  Lumber 
Co.,  of  Calgarry,  met  with  a  serious  loss 
ten  days  ago,  caused  by  the  bursting  of  a 
boom  by  the  freshet.  The  boom  contained 
about  $5,000  worth  of  logs,  most  of  which 
have  gone  down  the  river  and  are  irretriev- 
ably lost. 

Mulhall  estimates  that  the  agricultural 
earnings  of  the  United  States  are  $3,490,- 


000,000  ;  the  earnings  from  manufacturers, 
$4,330,000,000  ;  from  mines,  $480,000,000  ; 
from  transportation,  $1,155,000,000;  from 
commerce,  $160,000,000 ;  from  shipping, 
$60,000,000  ;  from  banking,  $260,000,000. 

At  the  annual  meeting  of  the  Parry  Sound 
Railway,  recently,  the  following  directors 
were  elected  :  President,  C.  J.  Booth  ;  vice- 
president,  P.  Curry,  of  Parry  Sound  ;  F.  Mc- 
Dougall,  W.  Anderson,  G.  B.  Greene,  and 
John  Christie,  of  Ottawa  ;  William  Beattie 
and  J  Fitzgerald,  of  Parry  Sound,  and  A. 
W.  Campbell,  of  Arnprior. 

At  the  regular  meeting  of  the  Guelph 
Board  of  Trade,  held  Tuesday,  the  question 
of  having  an  electric  trolley  street  car  system 
in  that  city  was  brought  up  by  the  chairman. 
The  question  was  favorably  discussed  and  a 
committee  was  appointed  to  look  into  the 
matter  and  get  all  information  possible,  and 
report  at  the  next  meeting. 

A  few  days  ago  when  the  fireman  in 
Coates'  foundry,  Bradford,  was  putting  some 
shavings  into  the  furnace  the  draught  blew 
out  a  quantity  of  sparks,  which  ignited  a  pile 
of  shavings  and  in  a  few  minutes  the  place 
was  one  mass  of  flames.  The  foundry  and 
moulding  shop,  as  well  as  J.  H.  Davey's 
sash  and  door  factory,  were  all  burned  down. 
Coates'  loss  will  be  about  $2,500  and  Davey's 
about  $1,000,  with  no  insurance. 

The  Dominion  Coal  company  is  about  to 
start  a  prospecting  tour  along  the  coal  crops 
from  Victoria  to  Port  Morien.  The  work 
will  be  done  under  the  supervision  of  John 
Greener.  Some  valuable  information,  no 
doubt,  will  be  obtained  concerning  our  C.  B. 
coal  areas.  Mr.  Greener  is  well  known  in 
mining  circles,  having  been  for  22  years  in 
charge  of  mines  in  Pictou  county. — Chroni- 
cle, Halifax. 

B.  W.  Hill,  of  Manchester,  Eng.,  claims 
to  have  discovered  three  years  ago  that  elec- 
tricity is  generated  by  the  chemical  changes 
taking  place  in  ripening  fruits.  In  pears, 
apples,  cucumbers,  carrots,  etc.,  the  cur- 
rents were  detected  only  by  means  of  a  sen- 
sitive galvanometer,  but  in  melons  the  cur- 
rent was  so  strong  that  a  small  electric  bell 
could  be  rung  by  a  battery  of  eight  to  twelve 
specimens.  Platinum  wires  were  inserted 
in  the  top  and  bottom  of  each  melon,  and 
the  twelve  were  connected  like  ordinary 
electric  cells.  A  battery  of  10,000  melons, 
the  experimenter  asserts,  would  drive  a  mo- 
tor of  two  horse- power. 

A  pneumatic  horse  collar  has  been  in- 
vented. The  part  which  comes  in  contact 
with  the  horse  is  as  smooth  as  glass  and 
sufficiently  pliable  to  give  with  every  motion 
of  the  animal.  The  air  valves  are  so  con- 
structed as  to  preclude  the  possibility  of  any 
leakage  even  under  the  heaviest  pressure 
and  are  covered  by  neatly  laced  leather 
flaps,  leaving  the  surface  perfectly  even.  A 
high  veterinary  authority  says  :  "  I  expect 
it  to  be  a  valuable  preventive  for  sore 
shoulders  and  muscular  strains,  arising  from 


badly  fitting  and  sweat-hardened  collars, 
especially  during  hot  weather,  by  fitting  the 
neck  and  shoulders  accurately  and  rebound- 
ing from  the  skin  when  the  pressure  ceases, 
thus  allowing  the  air  to  cool  and  soothe  the 
skin." 


SELF-OILING  PULLEY. 

The  accompanying  cut  shows  Reed's  Self- 
Oiling  Hay  Fork  Pulley,  which  M.  &  L. 
Samuel,  Benjamin  &  Co.   are  handling.     It 


is  represented  as  being  strong,  useful,  and 
cheap.  It  is  4^x1^  with  i#  inch  bteel 
forged  hook  wrought  iron  strap  extending 
below  the  axle,  which  is  hollow. 


A  NEW  DEPARTURE. 

A  new  departure  in  electric  lighting,  ac- 
cording to  an  exchange,  was  recently  wit- 
nessed in  the  Blackstaff  mill,  Belfast.  This 
system  is  an  adaption  of  the  well-known  arc 
lamp  in  which  it  is  turned  upside  down,  so 
as  to  throw  all  the  light  upwards  by  means 
of  a  reflector  placed  under  the  lamp.  The 
object  of  this  is  to  completely  do  away  with 
all  shadows,  which  have  hitherto  been  such 
a  hindrance  to  the  universal  adoption  of  the 
arc  light  for  workshops,  manufactories,  etc. 
In  this  case  the  light  is  first  thrown  on  the 
white-washed  ceiling  or  roof,  or,  if  neces- 
sary, large  screens  of  canvas  or  other  mate- 
rial can  be  placed  over  the  lamp  and  from 
this  the  light  falls  vertically  on  the  work, 
without  any  shadow,  and,  it  is  said,  enables 
the  operatives  to  carry  on  the  most  delicate 
manipulations  with  the  greatest  ease. 


Tut  Ontario  Tack  Co. 

Manufacturers  of 

Wire  Nails 

TACKS,  SHOE  NAILS,  ETC. 


Hamilton. 


Ontario. 
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ART  OF  APPLYING   ELECTRICITY. 

THIS  is  an  age  of  progress,  says  W.  F. 
Van  Winkle,  in  Iron  Age,  andthetime 
is  not  far  distant  when  electricity  will 
take  the  place  of  most  all  other  known 
agents  for  power,  lights,  heating  and  cook- 
ing ;  electrical  inventions  will  largely  de- 
crease the  demand  for  stoves,  hot  air  fur- 
naces, steam  and  hot  water  heaters,  the 
trade  in  which  is  a  very  important  item  to 
the  hardware  business.  Hardware  mer- 
chants should  prepare  for  the  inevitable  by 
adding  a  complete  assortment  of  electrical 
goods  to  their  stocks  and  be  prepared  to  do 
all  kinds  of  electrical  work.  If  possible, 
they  should  employ  an  experienced  elec- 
trician to  manage  that  department,  as  their 
success  in  the  business  will  depend  in  a 
great  measure  upon  knowing  how  to  properly 
put  in,  maintain  and  repair  the  different 
electrical  devices. 

They  should  display  their  stock  of  elec- 
trical goods  in  the  most  conspicuous  place 
in  the  store,  as  it  will  create  a  demand  for 
them  and  also  attract  customers  to  their 
store  for  other  goods.  One  of  the  most  ef- 
fective ways  to  displry  goods  of  that  kind 
would  be  to  have  an  upright  showcase  made 
for  the  purpose,  lined  with  velvet,  with  a 
cupboard  in  the  base  with  glass  doors,  which 
would  accommodate  nearly  all  the  stock 
it  would  be  necessary  to  keep  in  that  line. 
There  should  be  a  nice  margin  of  profit  in 
the  business,  and  the  time  is  coming  when  a 
stock  of  hardware  will  not  be  complete 
without  electrical  goods. 


PERSONAL  MENTION. 

W.  S.  Leslie,  Toronto  representative  of  A. 
C.  Leslie  &  Co ,  is  in  Montreal  on  business. 

A.  D.  MacArthur,  of  Craig  &  MacArthur, 
Toronto,  is  making  a  business  trip  through 
Western  Ontario. 

Mr.  Coulter,  of  Coulter  &  Campbell,  brass 
and  copper  mfrs.,  is  still  in  Walkerton.  It 
will  take  him  about  two  weeks  to  finish  the 
work  now  on  hand  there,  after  which  he  will 
go  at  once  to  Preston,  where  he  has  secured 
a  large  contract. 

Mr.  Fairman,  president  of  the  Dominion 
Wire  Co.  ;  Mr.  Cormack,  secretary  Domin- 
ion Wire  Co.;  Mr.  McAgag,  representing  the 
Pillow- Hersey  Co.  ;  and  Mr.  McPherson, 
representing  the  Montreal  Rolling  Mills,  are 
in  Toronto  this  week  attending  the  manu- 
facturers' meetings. 


COMBINATION  ON  VAPOR  STOVES. 

Within  ten  days  the  vapor  stove  combina- 
tion will  go  into  effect  in  the  United  States. 
It  includes  the  George  M.  Clark  Company 
of  Chicago.  The  new  corporation  is  named 
the  United  Vapor  and  Gas  Stove  Company, 
was  incorporated  in  Illinois,  and  is  capita- 
lized at  $8,500,000.  The  combination  will 
deal  directly  with  the  retail  trade.  It  is 
estimated  that  the  total  saving  per  year  on 
account  of  the  pool  will   be  $250,000. 


ZLSTIE^V 


Steel  Creamer  Tap 

ALL  PARTS  RETINNED 


Superior  to  Lead  taps 
and  much  cheaper. 


THOS.  DAVIDSON  &  CO. 

MONTREAL 


CEMENT 


FOR 


We   manufacture  the 


gSSS        Thorold  Cement 


Cisterns 
Foundations 
Sewers 
Concrete 
Mill  Dams 


Endorsed  and  used  by  the  leading  Architects,  Engineers, 
Builders  and  Contractors  Low  in  price;  High  in  quality  ; 
Always  fresh  ;  Always  reliable. 

Estate  of  John  Battle 


Thorold,  Ont. 


The  Houghton 
Patent  Key 
Lock  Wrench 


—     '-.    v      ' 


Combines  strength,  simplicity  and  durability,  and  is  unequalled  for  ease  and  rapidity  of  adjust- 
ment.    Manufactured  in  all  sizes  by  THE  PARIS  TOOL  MFG.  CO.,  LTD.,  PARIS,  ONT. 


Make  New  Customers  - 


d  please  .  . 
your  old  ones 


.BY    HANDLING 


Work  easier,  cut  better  I 

and  wear  twice  as  long 
as  any  others.     .     .     . 


'Clauss  Scissors" 


CLAUSS  SHEAR  CO.. 


TORONTO. 
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MONTREAL   MARKETS. 

Montreal,  June  22,  1894. 

HARDWARE. 

THERE  has  been  no  radical  change  in 
the  conditions  governing  business  in 
general  hardware  during  the  week. 
There  is  a  moderate  movement  in  one  or  two 
of  the  leading  lines,  but  the  general  volume 
of  trade  is  far  from  satisfactory.  It  is  ex- 
pected, however,  that  trade  will  pick  up  very 
soon  now  that  the  tariff  uncertainty  is  over. 
As  will  be  seen  from  the  appended  reports 
there  is  nothing  very  special  to  call  attention 
to  in  any  line,  and  values  as  a  general  rule 
are  unchanged. 

Wire — The  wire  market  continues  much 
the  same.  Quite  a  few  orders  for  annealed 
and  oiled  wire  are  going  to  the  west  and  also 
down  the  river,  but  the  volume  of  business 
is  still  moderate.  Barbed  and  galvanized 
wire  only  meet  a  quiet  demand. 

Oil  Stoves — There  is  not  much  activity 
to  note  in  this  line,  but  a  few  small  lots  are 
moving,  principally  on  country  account. 

Rope — The  rope  market  exhibits  a  fair 
degree  of  activity,  and  prices  are  firmly 
maintained  at  the  last  advance.  We  quote  : 
Sisal,  7  to  7}4c.  for  7-16  in.  and  upwards,  and 
14c.  for  deep  sea  line.  Pure  Manilla,  o^c. 
for  7-16  and  upwards,  £>%c.  for  smaller. 

Cutlery — There  is  a  moderate  demand 
in  a  quiet  way  for  small  assortments  of 
pocket  cutlery.  In  table  cutlery  there  has 
not  been  any  life  to  report. 

Sporting  Goods — As  noted  last  week 
there  are  signs  of  more  activity  in  this  line, 
but  business  has  not  assumed  full  propor- 
tions yet.  The  season  will  soon  be  on  in 
earnest,  however. 

Cut  Nails — The  demand  for  cut  nails 
still    rules  inactive.      Orders  coming    in  to 


makers  here  at  present  are  for  small  quan- 
tities for  immediate  wants,  buyers  showing 
no  inclination  to  older  ahead  at  all.  From 
jobbers'  hands  the  movement  is  also  of  a 
moderate  character.  Nominally,  prices  are 
$1.80  to  Si. 85,  according  to  quantity,  but  the 
inside  price  would  be  shaded  in  the  cases  of 
a  large  quantity  of  stock. 

Wire  Nails — The  demand  for  wire  nails 
continues  fair,  for  the  season,  for  leading 
sizes.     Discounts  continue  as  before. 

Horse  Nails  —  The  movement  is  a 
moderate  one,  and  prices  are  unchanged. 
Reports  from  the  West  speak  for  negotia- 
tions for  an  agreement  on  a  uniform  price, 
but  makers  here  are  reticent  about  the 
matter. 

Horseshoes  —  Quietness  is  a  normal 
condition  in  this  line  at  present,  and  it  pre- 
vails.    There  is  little  or  nothing  to  note. 

Green  Wire  Cloth,  etc.— As  noted  in 
our  last,  the  warm  spell  had  a  beneficial 
effect  on  this  line,  and  quite  a  business  in 
a  small  way  has  been  put  through  during 
the  course  of  the  week.  Enquiry  for  screen 
doors  and  blinds  also  maintains  the  im- 
provement noted. 

Tacks — Featureless  and  unchanged. 

Chain — There  is  no  special  life  to  note 
in  this.  Small  lots  coil  chain  are  being 
called  for,  and  the  same  is  to  note  in  regard 
to  tug  and  trace  chains. 

Ware — There  is  no  change  in  ware. 
There  is  a  fair  call  for  peerless  and  white 
ware  in  a  moderate  way,  and  the  basis  of 
value  is  the  same. 

Tools— Demand  for  lawn  mowers  is  a 
prominent  feature  in  this  line.  Harvest  and 
other  gardening  tools  are  also  meeting  with 
a  fair  enquiry. 


Plumbers'  Supplies— Business  con- 
tinues quiet  and  the  market  is  without  fea- 
ture. 

Lead  Pipe — There  is  no  improvement  to 
note  in  the  demand  for  this  article.  There 
is  no  change  in  prices. 

Builders'  Supplies— In  the  absence  of 
any  extension  of  contracting  and  carpenter 
work,  this  line  fails  to  show  any  improve- 
ment. 

Dairy  Furnishings— There  has  been 
and  is  still  quite  a  call  for  both  creamery 
and  cheese  factory  fittings.  Milk  can  trim- 
mings meet  with  a  quiet  demand. 

Clothes  Wringers— There  is  a  moder- 
ate call  for  one  or  two  of  the  leading  kinds 
of  these,  but  nothing  special  can  be  said 
about  them. 

Hinges — Strap  hinges  are  moving  out  in 
fair  sized  lots  on  country  account,  also  T  and 
other  kinds  are  quiet  in  line  with  the  dul- 
ness  in  general  building  supplies. 

Rivets  and  Burrs— The  movement  in 
copper  and  iron  rivets  and  burrs  is  moderate. 
The  basis  of  value  is  the  same. 

Tar,  Etc. — There  has  been  no  change 
in  this  since  our  last.  Demand  is  rather 
quieter  than  it  was.  We  quote  :  Rosins, 
$2.50  to  $5  as  to  brand;  coal  tar,  $325  to 
$3.75  ;  cotton  waste,  5  to  7c.  for  colored  and 
7  to  10c.  for  white  ;  oakum,  %%  to  7^c, 
and  cotton  do.  10  to  12c. 

Turpentine — The  firm  tone  noted  in  our 
two  last  reports  on  this  article  is  well  main- 
tained, but  no  change  in  prices  is  to  note. 
The  call  for  it  has  been  rather  quieter  during 
the  past  week.     We  quote  47  to  48c. 

Cement — The  unfavorable  weather  dur- 
ing the  past  week  has  led  to  a  slow  demand 
for  cement.  The  tone  continues  steady  and 
values  are  unchanged  at  last  weeks'  decline. 


GASOLINE  STOVES 

New  Process  and  Single  Generator  styles,  with  all  up-to-date 
improvements.    These  Stoves  are  simply  perfect. 

SEND   FOR   CIRCULAR   AND   PRICES. 


THE  MeCLARY    MFG.  CO. 


London. 


Toronto. 


Montreal. 


Winnipeg. 


Vancouver. 
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^larkson 

ACCOUNTANTS    .     .     . 


Established  1864. 

26  Wellington  St.  East,  TORONTO 


Gas,  Electric, 

Combiraiicn 


A  select  stock  of 

Gas  and 
Electric 

GLOBES 


JAS,  HARWELL,  KS:  Toronto 

Drawings  and  prices  on  application. 
The  trade  supplied. 


SS.  SMOKELESS  POWDER 

affected  by  the  heat  or  cold.     It  is  made  by  the  Smokeless  Powdi 

Dashwood  House,  New  Broad  Street,  London,  E.  C.     Works,  "  Barwick  Herts."     It 

is  used  by  sportsmen  all  over  the  Dominion.     One  firm  in  New  York  have  purchased 

SassS-SB  JAMES  DARLING  &  CO. 


Is  the  best;   it  does 
not  contain  anynitro 
glycerine,  and  is  not 
It  is  made  by  the  Smokeless  Powder  Company,  Limited, 


kept  at  Montreal. 


Send  for  Price  List. 


429  Board  of  Trade  Building: 

MONTREAL,  Agents. 


WATERY 


POTATOES 


NO  MIXING  REQUIRED. 

worth  its  cost  as  a  Fertilizer. 


DOES  NOT 


INJURE 


THE  VINES 


The  only  sale  way  to  use  a  Strong  Poison 

FOR  SALE    BY 


Alabastine  Company,  Paris, 


Sole 
Manufacturers. 


HILL  &  FORBES,  327  ST.  JAMES  ST.,  MONTREAL:   Agents  for  the  Province  of  Quebec. 
A.  M.  BELL,  HALIFAX:     Agent  for  New  Brunswick  and  Nova  Scotia. 


plREfl^S 


Rifles 


Flobert    Gallery,    and     Win- 
chester  and   Marlin  Sporting. 


Guns 


Muzzle  and  Breech  Loading, 
German  and  English,  which 
include  the  well-known  Pieper 
Arms  Co.  and  J.  P.  Clabrough's 
makes. 


Revolvers 


Full    line    of    Ammunition, 
Loading  Tools,  etc.,  etc. 


See  our  New  G-un  Circular  and  Write  for  Discount. 


UEL  BENJA 


! 


&  CO. 


26,   28,   30   Front  St.  West,  TORONTO 

Th^TVT^T   T<^T-T    T^T^ttcm^-     SAMUEL,  SONS  &  BENJAMIN 

J-VlNVjrl^lC^Jrl     iTTLOU^J^.      l64  Fenchurch  St.,  London,  E.  C. 
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MONTREAL  MARKETS— Continued. 

We  quote  spot  prices  at  $1.95  to  $2.05  for 
English  brands,  and  $1.85  to  $1 95  for 
Belgian,  and  to  arrive,  English  brands  $1.95, 
and  Belgian  $1.80  to  $1.90. 

Firebricks — The  demand  for  firebricks 
is  fair  and  prices  are  unchanged  at  $15.50  to 
$19.50  per  1,000,  as  to  brand.  Stocks  are 
about  the  average  for  this  season  of  year. 

METALS. 

The  dulness  weighing  on  the  heavy  iron 
and  metal  market  gives  no  signsoflifting,  and 
the  past  week  has  witnessed  no  improve- 
ment in  a  single  line.  On  the  contrary  the 
tone  generally  is  heavy,  and  as  will  be  seen 
from  the  appended  reports  there  have  been 
noticeable  declines  in  many  of  the  leading 
lines. 

Pig  Iron — The  pig  iron  market  continues 
quiet  and  easy  in  its  tone.  The  stock  of 
Nova  Scotia  iron  is  ample,  but  the  arrivals 
of  Scotch  pig  have  not  led  to  the  accummu- 
lation  of  much  larger  stocks  of  the  latter  as 
yet.  Sales  of  small  lots  of  Summerlee  have 
been  made  at  $19  and  a  shade  less  in  some 
cases,  while  round  lots  of  No.  x  Siemens 
have  changed  hands  at  $16.50.  We  quote  : 
Summerlee,  $18.50  to  $19;  Eglinton,  $18; 
Carnbroe,  $18;  Ferrona,  $16.50  to  $17;  and 
Siemen's  No.  1,  $16.50  to  $16.75. 

Scrap  Iron — The  market  for  scrap  is  in- 
active, as  manufacturers  don't  appear  to 
want  much  supplies  at  present.  We  note 
small  sales  of  No.  1  wrought  at  $15  25  to 
$15-50- 

Bar  Iron — There  has  been  a  fairly  good 
enquiry  for  bar  iron,  but  supplies  in  jobbers' 
hands  are  ample  and  the  same  is  the  case 
with  makers.  Prices,  for  the  business  that 
has  been  passing,  which  was  principally 
small  lots,  are  unchanged;  but  it  is  quite 
possible  that  in  the  case  of  a  large  quantity 
holders  would  submit  to  concession.  In  fact 
we  quote  a  rather  lower  range  at  $1.70  to 
$1.80,  according  to  quantity. 

Tin  Plates— The  market  rules  dull  on 
the  whole  and  the  tone  easy.  In  fact  we 
know  of  round  lots  of  1,500  boxes  changing 
hands  at  a  noticeable  cut  on  last  week's 
prices,  and  our  range  is  lowered  in  conse- 
quence. We  now  quote  cokes  $2  75  to  $3, 
and  charcoal  $3.25  to  $3.50. 

Canada  Plates— The  feeling  on  these 
also  is  easier,  and  sales  of  considerable 
quantities  have  been  made  at  lower  prices. 
In  fact  dealers  here  are  considering  when 
they  are  going  to  touch  bed  rock.  Round 
lots  have  been  turned  over  at  $2.15,  and 
smaller  quantities  at  $2.20  to  $2.25.  We 
now  quote  our  range  $2.15  to  $2.25. 

Terne  Plates — These  have  shown  a 
sympathetic  disposition  with  both  the  above 
lines.  Demand  also  has  not  improved  with 
the  decline,  and  the  market  is  very  quiet. 
Prices  have  had  a  regular  slump  of  80c.  to 
$1.10,  recent  sales  having  transpired  at 
$6.40. 


EASTLAKE   GALVANIZED  STEEL  SHINGLES 


Patented  April,   1885 


March, 


January,  1894. 


The  Shingle  that  others  TRY  to  imitate.      Has  no  equal  in  any  particular.     The  EASTLAKE  is  in  use  on  more 
roofs  than  all  other  shingles  combined.        Never  fails  to  give  satisfaction. 
We  protect  the  trade,  and  will  quote  liberal  prices  to  those  who  mention  that  they  saw  our 
advertisement  in  Hardware. 


Sole    Manufacturers 


BEWARE   OP   CHEAP    IMITATIONS 


The  Metallic  Roofing  Co,  of  Canada,  Limited 


82  to  90  Yonge  Street, 
TORONTO,  ONT. 


Copper — The  tone  of  the  copper  market 
is  rather  firmer,  but  the  demand  does  not 
show  much  improvement.  We  quote  9%  to 
10c. 

Tin — There  is  only  a  small  jobbing  trade 
doing  in  this  line,  and  we  report  last  week's 
prices  of  18  to  19c. 

Sheet  Iron — There  is  a  moderate  move- 
ment in  a  jobbing  way,  but  otherwise  there 
is  practically  no  market.  We  quote  as  be- 
fore— $2.40. 

Hoops  and  Bands — The  demand  is  limi- 
ted and  the  market  quiet  and  unchanged  on 
the  basis  of  $2.35. 

STEEL — Nothing  to  report  and  prices  un- 
changed. We  quote:  Best  cast  steel,  9  % 
to  12c;  spring,  $2.50;  tire,  $2.50  to  $2.75  ; 
sleigh  shoe,  $2  40;  round  machinery  steel,  $3. 

Galvanized  Sheets— There  is  a  quiet 
jobbing  demand  for  these,  but  nothing  other- 
wise. We  quote :  4>£  to  5c.  for  ordin- 
ary brands  ;  Morewood,  6  to  6%c;  tinned 
sheets,  coke,  No.  24,  6  to  6%c.;  No.  26,  b% 
to  6^c,  and  the  usual  extra  for  larger  sizes. 

Iron  Pipe — Discounts  are  the  same  and 
the  demand  hardly  noticeable. 

Spelter — Business  flat  and  prices  the 
same  at  $4.50  to  $4.75. 

Zinc  Sheets  — There  is  no  change  in 
these,  business  ruling  quiet.     We  quote  $5. 

Lead — Only  a  small  movement  to  note. 
Prices  are  unchanged  at  $2.60  to  $2.75. 


PAINTS  AND  OILS. 

In  this  branch  trade  has  not  improved 
any.  Prices  generally  continue  unsettled  in 
leads  and  colors.  A  fair  business  has  been 
transacted  in  oils,  but  in  a  jobbing  way,  no 
large  transactions  being  reported.  The  feel- 
ing on  linseed  oil  is  firm,  and  values  have  an 
upward  tendency  in  sympathy  with  the  ad- 
vance in  the  English  market.  Seal  oil  is 
quiet,  and  the  only  business  on  spot  that  we 
note  is  a  few  small  lots  at  42^  to  45c. 
We  quote  :  Choice  brands  white  lead, 
Government  standard,  $475;  No.  1,  $4.50  ; 
No.  2,  $4.25  ;  No.  3,  $4  ;  No.  4,  $3.75;  dry 
white  lead,  4Xc. ;  red  lead,  pure,  $%c;  do., 
No.  1,  4c;  zinc  white,  pure,  $7.25;  No.  r, 
$6.25  ;  No.  2,  $5.25;  linseed  oil,  round 
lots,  raw,  55c,  boiled,  58c;  seal  oil,  42^  to 

45c. 

GLASS. 

There  is  no  change  in  the  glass  market. 
We  quote  $1.25  for  first  break;  $1.30  second 
break,  per  50  feet ;  $3  25  for  first  break  per 
too  feet;  putty  in  bulk,  $1.85. 

PETROLEUM. 

The  demand  for  petroleum  has  not  im- 
proved any,  and  the  market  rules  quiet 
but  steady.  We  quote  as  follows  :  Can- 
adian refined  at  11c.  in  shed  in  Montreal  for 
round  lots,  and  12c.  <or  small  quantities. 
American  petroleum,  14  4- 5c.  in  car  lots, 
15XC  in  10-barrel  lots,  i5J^c.  in  5-barrel 
lots,  and  16c.  for  single  barrels,  net  cash  ; 
American  benzine,  23  to  25c.  ;  Canadian 
benzine,  io^c.  Petrolea  ;  I2^c.  Montreal. 
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MONTREAL  MARKETS- Continued 
HIDES. 
The  hide  market  has  shown  some  im- 
provement during  the  past  week,  and  sales 
involving  10,400  skins  are  reported  on 
United  States  account.  These  purchases 
clean  the  market  up  pretty  well,  there  be- 
ing no  large  lots  offering  now  except  one  lot 
of  1,500  skins.  The  prices  paid  for  the 
above  were  p.  t.,  but  are  said  to  be  at  such 
figures  as  not  to  leave  much  profit  to  the 
seller.  We  quote  :  No.  i,  y/zc.  ;  No. 
2,  2j£c  ;  and  No.  3,  i^c  The  firmness 
in    lambskins  is   maintained  at  20  to   25c. 

each. 

TALLOW. 

The  demand  for  tallow  continues  slow  and 
the  market  rules  quiet  at  6%  to  6|^c.  as  to 
quality. 

ASHES. 

There  is  no  change  in  the  ashes  market. 
It  rules  quiet.  First  pots  $4. 10;  second, 
$3.65  ;  pearls,  $5.40  to  $5.50. 


MONTREAL,    TRADE    NOTES. 

Arrivals  of  firebricks  during  the  week  have 
been  55,000.  This  is  one  of  the  largest 
weeks  so  far 

There  were  some  large  receipts  of  fire- 
bricks last  week.  Francis  Hyde  &  Co.  are 
large  importers  of  all  the  best  known  Scotch 
brands  of  these. 

The  bulk  of  the  arrivals  of  cement  this 
week  were  tor  W.  McNally  &  Co.  They  are 
prepared  to  execute  orders  promptly  for  all 
of  the  leading  brands. 

Receipts  of  cement  last  week  were  3,800 
casks  of  English.  This  makes  the  total  re- 
ceipts for  the  season  to  date  23,750  casks  of 
English  and  12,725  casks  of  Belgian. 

The  Canada  Iron  Furnace  Co.,  in  boring 
for  an  artesian  well  on  their  property  at  Rad- 
nor, have  come  upon  a  well  of  mineral  water 
that,  it  is  claimed,  possesses  all  the  proper- 
ties of  the  famous  Apollinaris  water. 

This  is  the  season  when  people  commence 
to  paint  and  clean  up  their  residences,  both 
in  the  city  and  country.  No  dealer  should 
be  without  the  well-known    lines  of  colors, 


varnishes,    etc.,  handled  by  Walter  H.  Cot- 
tingham  &  Co. 

The  Pilkington  Bros,  at  their  establish- 
ment in  Montreal  have  a  special  department 
for  the  actual  manufacture  of  bevelled  plate 
miirors,  etc.  They  are  making  a  special 
feature  of  this  branch  of  their  business. 


TORONTO    MARKETS. 

Toronto,  June  22,  1894. 

HARDWARE. 

WHAT  change  has  taken  place  in  re- 
gard to  volume  ot  business  has  been 
in  ihe  direction  of  a  smallerturnover. 
The  trade  is  pretty  unanimous  about  that. 
It  has  not,  however,  been  of  a  particularly 
marked  character.  For  the  season,  trade  is 
probably  fair,  although  the  Ontario  provin- 
cial election  campaign  is  credited  with  re- 
tarding trade  to  some  extent.  The  manu- 
facturers of  bolt?,  nails,  wire,  etc.,  are  meet- 
ing in  Toronto  this  week,  but  up  to  the  time 
of  writing  no  changes  appear  to  have  been 
made  in  prices.  An  advance  of  %c.  to 
YzZ.  is  announced  in  the  price  of  rope  ; 
demand  is  light.  Cut  and  wire  nails  are 
still  in  good  demand,  and  horse  nails  show 
some  inclination  towards  a  brisker  move- 
ment. For  green  wire  cloth  and  screen 
doors  and  windows  an  active  demand  has 
developed.  Certain  kinds  of  Peerless  and 
Eclipse  ware  are  showing  more  life.  Plumb- 
ers' and  builders'  supplies  show  considerable 
improvement,  while  the  opposite  is  to  be 
said  regarding  lawn  mowers.  Payments 
are,  on  the  whole,  fairly  good. 

Oil  Stoves — Enquiries  are  coming  in 
more  freely,  although  they  are  principally 
for  the  cheaper  class. 

Wire— Orders  are  keeping  up  fairly  well 
for  oiled  and  annealed,  galvanized  and  barb. 
It  is  thought  that  there  may  be  some  changes 
made  in  plain  wire  by  the  manufacturers, 
who  are  now  meeting  in  this  city. 

Rope — Orders  are  not  large,  but  demand 
is  fairly  good  for  small  shipments.  Prices 
have  been  advanced  %c.  on  sisal  and  %c. 
on  manilla.  We  quote  as  before :  Sisal, 
7  16    in.  and    larger,    7c;    X>  5"IO>    H    in., 


7j4c;  Manilla,  7-16  in.  and  larger,  9  to 
9lAc;  X.  5-i6,  Y%  in.,  9^  to  9^c. 

Cutlery — Case  goods  are  beginning  to 
move  for  future  delivery,  but  sorting-up  or- 
ders are  generally  light. 

Sporting  Goods— An  odd  sale  here  and 
there  is  reported,  but  the  season  has  hardly 
commenced  yet. 

Cut  Nails — Trade  is  still  improving, 
quite  a  few  carload  lots  having  changed 
hands  during  the  week.  Prices  aie  still  be- 
ing booked  at  $1.80  Toronto,  and  small  lots 
at  $1.85,  with  a  reduction  of  10c.  per  keg 
when  shipped  from  Montreal. 

Wire  Nails— Business  keeps  good.  Most 
orders  are  for  10-keg  lots,  in  order  to  save 
freights.  Discounts  are  unchanged  at  75, 
10  and  5  per  cent.,  shipment  in  10  keg  lots 
being  prepaid. 

Horse  Nails— Business  is  slowly  im- 
proving, with  prices  as  before.  We  quote 
as  before  :  "C"  60  per  cent.,  and  "B  B"  and 
"M"  60  and  2.yi  per  cent.  Negotiations  are 
still  in  progress  with  a  view  to  creating  a 
uniform  price,  as  noted  in  last  issue. 

Green  Wire  Cloth— Trade  is  steady, 
but  stocks  are  broken  at  the  moment,  and 
jobbers  are  experiencing  difficulty  in  supply- 
ing all  sizes  asked  for.  Fresh  shipments  are, 
however,  expected  in  a  few  days,  when  the 
trade  will  be  able  to  fill  all  szas  from  18  in. 
to  40  in.  Prices  are  unchanged  at  $1.85  per 
100  square  feet. 

Screen  Doors  and  Windows— The 
warmer  weather  has  stimulated  a  big  de- 
mand for  this  line  and  jobbers  have  been 
compelled  to  send  repeat  orders.  In  the 
meantime  quite  a  number  of  orders  are  be- 
ing placed  on  the  back  order  file  for  ship- 
ment likely  next  week. 

Tacks — Very  little  business  doing  ;  prin- 
cipal lots  called  for  are  those  put  up  in  small 
kegs. 

Chain — Coil  chain  is  still  quiet  and  de- 
mand is  limited  for  tug  and  trace  chains. 

Horseshoes— Orders  are  coming  in  a 
little  better,  but  quantities  wanted  are  not 
large.  Prices  are  being  firmly  held.  We 
quote  $3  80  Toronto,  $3  85  London,  and 
$3.65  Montreal. 


Best  Value 


on   Earth. 


These  are  the  Furnaces  that  secure,  the 
trade  for  dealers  who  handle  them. 
They  have  no  rivals  but  many  imitators. 


Clare  Bros.  &  Co. 


....Preston,  Ont. 
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Ware — Peerless  and  Eclipse  wares  are 
in  good  demand,  and  Pearl  ware  is  becom- 
ing more  lively.  White  ware  shows  some 
improvement,  but  it  is  only  slight. 

Lawn  Mowers— Business  has  fallen  off 
considerably  during  the  week.  Fresh  ship- 
ments of  the  American  make  have  arrived, 
thus  enabling  jobbers  to  complete  orders 
which  had  been  held  over. 

Plumbers'  Supplies — Business  shows 
considerable  improvement  on  country  ac- 
count, but  little  or  no  change  has  taken  place 
in  city  trade. 

Lead  Pipe — A  few  ton  lots  have  been 
booked  during  the  week,  but  very  few  ship- 
ments of  that  quantity  have  gone  forward. 
Jobbers  are  still  quoting  shipments,  Toronto 
and  the  west  30  per  cent,  off  in  small  lots, 
and  30  and  10  per  cent,  off  in  ton  lots  ; 
points  east  of  Toronto,  35  per  cent,  off  in 
small  lots,  and  35  and  10  per  cent,  off  in  ton 
lots. 

Builders'  Supplies — Demand  is  in- 
creasing throughout  the  country,  but  nothing 
of  any  importance  has  transpired  on  city 
account. 

Hinges — Trade  is  fairly  satisfactory,  but 
devoid  ot  any  new  features. 

Harvest  Tools — There  has  not  been 
any  falling  off  in  the  demand,  while  orders 
are  pouring  in  for  cradles  and  hay  rakes. 

Clothes  Wringers — Trade  keeps  up 
well,  and  prices  are  being  maintained  for 
Royal  Canadian  at  $28. 

Belting— Trade  shows  a  decided  im- 
provement, and  prices  are  unchanged. 

Tar,  Etc. — There  is  a  fair  trade  doing. 
We  quote:  Roofing  pitch,  $2. 50  per  brl.; 
pure  coal  tar,  $4  per  brl. ;  refined  coal  tar, 
$4.50  per  brl.;  XXX  refined  coal  tar  in  quart 
tins,  $1  per  doz.;  best  Southern  pure  tar,  $6 
per  brl.  and  75c.  per  doz.  pint  tins;  pine 
pitch,  $2.75  per  brl. 

Cement,  Etc.  —Business  fair.  We  quote  : 
Portland  cement  (English),  $3  per  brl. ;  New 
Brunswick  plaster  paris,  $2  per  brl.;  Cana- 
dian water  lime,  $1.25  per  brl. 

Firebrick,  Etc. — Scotch  firebrick,  $3.25 
per  100;  Scotch  fireclay,  $1  per  100  lbs. 
METALS. 

Nothing  particularly  new  has  developed 
during  the  week.  Sheet  iron  shows  some 
improvement,  and  an  increasing  trade  is 
still  reported  for  galvanized  iron.  Iron  pipe 
is  going  out  well,  and  so  are  terne  plates. 
Hoop  and  band  iron  shows  a  little  improve- 
ment. Business  appears  to  have  fallen  off 
in  ingot  copper  and  pig  lead. 

Pig  Iron — Trade  is  dull  and  featureless. 
We  quote  :  Summerlee,  $20  to  $20.50  ; 
Carnbroe,  $19  to  $19.50;  Siemen's,  $18  to 
$18.25. 

Rogers,  Brown  &  Co.,  Buffalo,  report  To- 
ronto market  for  American  pig  iron  as  fol- 
lows :  The  situation  in  this  market  is  prac- 
tically the  same  as  that  reported  last  week. 


No  new  features  have  come  up.  Prices  are 
firm.  We  quote  on  the  cash  basis  f.o.b.  To- 
ronto in  bond:  No.  1  foundry  strong  coke  iron 
Lake  Superior  ore,  $13.25  ;  No.  2  foundry 
strong  coke  iron  Lake  Superior  ore,  $12.75; 
Jackson  county  silvery,  No.  I,  $16.80  to 
$18.30;  Lake  Superior  charcoal,  $15.70; 
Southern  soft,  No.  1,  $11.50;  Southern  soft, 
No.  2,  $11.25." 

Bar  Iron — Business  is  still  quiet,  with 
prices  ruling  as  before  at  $1.85  Toronto 
and  $1.75   Montreal. 

Sheet  Iron — This  has  shown  quite  an 
improvement,  some  good  sales  having 
been  effected  during  the  past  week  at 
last  week's  prices.  We  quote  8  to  16 
gauge,  $2.50;  i8ditto,  $2.25;  20 ditto,  $2.25  ; 
22  to  24  ditto,  $2.35  ;  26  ditto,  $2.45  ;  28 
ditto,  $2.65  ;  tinned  sheet  iron,  Gorbal's,  26 
gauge,  S}4c.  per  lb.;  22  to  24  gauge,  6}4c; 
16  to  20  gauge,  b%c . 

Iron  Pipe — Large  quantities  of  this 
article  are  moving  in  all  sizes  from  ^  to  2 
inch.  There  is  also  quite  a  demand  for 
galvanized  pipe,  in  some  sizes  of  which  there 
is  a  dearth  on  this  market.  Discounts  :  Iron 
pipe,  b~]%  to  70  and  10  per  cent.;  galvanized 
iron  pipe,  47  to  50  per  cent. 

Galvanized  Iron — The  improvement 
noted  last  week  is  being  maintained,  good 
quantities  still  going  forward.  Prices  rule 
same  as  before.  We  quote  :  4%  to  4^c.  for 
28  gauge  in  case  lots. 

Boiler  Tubes — A  few  small  calls  are  re- 
ported at  previous  quotations  :  We  quote  : 
iX  inch,  7c;   \]/z  inch,  7^c;  i}(  inch,  8c.;. 

2  inch,  8^c;  2]i  inch,  9c;  2^    inch,  9|^c; 

3  inch,  \\%c;  3^  inch,  14c;  4  inch,  19c. 
Sheet  Steel — There  is  little  demand  for 

the  good  biands  for  gas  stove  ovens  parti- 
cularly. We  quote  :  8  to  16  gauge,  $2.75 
per  100  lbs.;  18  to  20,  $2.65  ;  22  to  24,  $2.85; 
26,  $3.10. 

Corrugated  Iron — Business  continues 
fair  at  unchanged  prices.  We  quote  : 
"  Owl "  brand  from  genuine  steel  plates,  zinc 
coated,  $4.25  to  $6  per  square  ;  painted  steel, 
same  brand,  $3  to  $4.75  according  to  guage. 

Ingot  Tin— Trade  is  keeping  up  fairly 
well,  although  but  very  few  large  quantities 
— that  is  half  ton  lots — are  going  out.  Prices 
rule  at  19  to  i<)/4c.  for  ton  lots  and  20  to 
2o\4c  for  small  lots. 

Ingot  Copper — Business  is  not  quite  so 
live'y  as  a  week  ago,  although  a  few  good 
shipments  have  gone  forward  at  prices  quot- 
ed— namely,  10  to  loyic. 

Sheet  Copper — Trade,  especially  in 
brazier  sheets,  has  been  quite  active,  and 
demand  is  improving  for  roofing  copper. 
Prices  still  range  from  \\%  to  16c,  accord- 
ing to  weight  and  quality. 

Zinc  Spelter — This  article  is  still  quiet, 
orders  being  only  for  small  quantities.  The 
idea  as  to  price  is  4%c.  for  domestic  and 
4/£c.  for  imported, 

Tin  Plates — There  has  been  no  partic- 
ular improvement  to  note,  although  the  trade 


in  general  seems  to  be  satisfactory.  Prices 
are  being  maintained  and  import  orders 
freely  booked.  Prices  for  small  lots  rule 
from  $3.50  to  $375  per  box  for  I.  C.  charcoal, 
and  $325  to  $3.35  fcr  coke. 

Terne  Plates— This  is  going  out  quite 
freely,  and  trade  is  somewhat  ahead  of  that 
for  the  corresponding  time  last  year  in  this 
particular  line,  particularly  "  I.  C."  There 
is  not  much  "  I."  changing  hands.  We 
quote  as  before  at  $6.50  to  $6.75  for  "I.C," 
according  to  quality. 

Zinc  Sheets— Very  little  doing.  A  re- 
action, however,  is  expected  to  develop  in 
the  near  future.  Cask  lots  are  unchanged  at 
i.%  to  5c. 

Hoop  and  Band  Iron— Shows  a  little 
improvement.  We  quote  base  price  slightly 
lower  at  $2.25  to  $2.35.     American  steel  $2. 

Canada  Plates — Shipments  from  stock 
are  small.  The  principal  demand  is  for 
plates  for  cutting  into  shingle  strips.  Import 
orders  are  still  being  booked  for  delivery 
August  or  September.  We  quo;e  half 
polished  at  $2.45  to  $2.55  from  stock  and 
$2.35  to  $2.45  for  import. 

Solder —  No  special  feature  to  note. 
Prices  are  ruling  firm,  and  quantities  mov- 
ing are  moderate  ;  13  to  14c.  is  the  idea  as 
to  price. 

Pig  Lead — Trade  has  fallen  off  somewhat, 
but  prices  are  firm  at  2^c.  for  ton  lots  and 
3c.  for  small  lots. 

Antimony — Is  showing  some  improve- 
ment again,  although  very  few  large  lots 
have  gone  forward  yet. 

GLASS. 

Business  is  brisker  than  it  was.  Although 
most  country  dealers  have  their  import  lots 
in  stock,  they  find  quite  a  number  of  sizes 
being  called  for  which  they  had  not  antici- 
pated. Prices  are  unchanged  at  $1.20  to 
$1.25  first  break. 

OLD  MATERIAL. 

Very  little  doing.  No  cars  have  been 
received  during  the  past  week.  Local 
trade  same  as  usual.  Prices  unchanged. 
We  quote  prices  paid  by  dealers  as 
follows  :  Agricultural  scrap,  50c.  per  cwt  ; 
machinery  cast,  50c.  per  cwt.;  stove  cast 
scrap,  30  to  35c.  ;  No.  1  wrought  scrap,  40c. 
per  cwt.  ;  N0.2,  including  sheet  iron,  hoop 
iron  and  mixed  steel,  10c. ;  new  light  scrap  cop- 
per b}i  to  7c;  heavy  scrap  copper  T% 
to  7^c.;  old  copper  bottoms  6  to  6j£c; 
light  scrap  brass  4c;  heavy  yellow  scrap 
brass  6c;  heavy  red  scrap  brass,  6  to 
6j£c;  scrap  lead,  \]/z  to  i^c;  scrap  zinc, 
\]/z  to  i^c;  scrap  rubber,  2%  to  3c;  coun- 
try mixed  rags,  60  to  75c.  per  100  lbs.;  clean 
dry  bones,  50  to  60c.  per  100  lbs.  ;  borings 
and  turnings,  10c. 

PAINTS  AND  OILS. 

White  lead  is  moving  a  little  better  if  any- 
thing, but  still  business  is  not  active  in  this 
line  ;  4/^c.  is  the  ruling  figure  with  the  range 
going  %c.  higher.  Linseed  oil  is  in  fair  de- 
mand and  firm  in  sympathy   with  the  Eng- 
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lish  market.  There  is  someprobability  of  the 
Canadian  crushers  advancing  prices  again. 
There  is  quite  a  ra.nge  in  quotations,  raw  be- 
ing quoted  at  53  to  54c.  f.  o.  b.,  and  boiled 
56  to  57c.  Demand  has  fallen  off  somewhat 
for  turpentine,  but  there  is  still  a  fair  busi- 
ness doing  notwithstanding  ;  we  quote  42  to 
43c.  per  gallon  f.  o.  b.  Paris  green  is  in 
better  demand  with  the  market  firm  and 
excited.  We  quote  as  follows  :  Canadian, 
12  to  I3j£c.  in  drums  and  14^  to  15c. 
in  packages;  English,  112  lb.  drums,  14c. ;  do. 
56  lb.  drums,  I4>£c;  ditto  cases,  16c.  Putty 
is  quiet  at  $1.90  to  $2  in  bladders,  and  $1  80 
to  $1.90  in  bulk.  Castor  oil  is  quiet  at  6% 
to  6^"c.  in  case  lots  and  7c.  in  single  tins. 
Refined  seal  oil  is  unchanged  at  58  to  59c. 
per  gallon  in  barrels.  A  fair  sorting-up 
trade  is  still  being  done  in  prepared  paints 
at  $1.05  for  pure. 
HIDES,  SKINS,  WOOL   AND    TALLOW. 

HIDES — Nothing  new  is  reported  in  hides. 
Prices  remain  unchanged.  We  quote:  3c. 
for  No.  i's,  2c.  for  No.  2's,  ic.  for  No.  3's  ; 
steers' .J^c.  in  advance  of  above  prices;  cured, 
3'A  to3^c. 

Skins — Are  quie\  Nothing  new  since 
our  last  report.  Prices  are  unchanged. 
Pelts,  ioc. ;  sheepskins,  85  to  90c;  lamb- 
skins, 20c,  calf,  4  to  5c.  per  lb.  for  i's  and 
2's. 

Wool — Fair  jobbing  trade  is  repor  ed. 
Dealers  are  paying  16  to  i6^c.  for  merchan- 
tile  combing  and  19c.  for  clothing.  Un- 
washed is  running  at  9  and  ioc. 

Tallow— Weak  at  $'/  to  %%c.\  rough, 

2C 

PETROLEUM. 

Trade  continues  steady,  nothing  new  de- 
veloped since  last  report.  Oil  trade  at  this 
season  of  the  year  is  usually  quiet,  besides 
the  gas  wells  which  are  being  made  use  of 
for  lighting  and  fuel  in  western  Ontario  are 
having  a  disastrous  effect  on  the  oil  trade  in 
that  direction.  We  quote  :  5  to  10  barrel 
lots,  imperial  gallon,  Toronto  — Canadian, 
12  to  \2%c.  ;  carbon  safety,  i$}4  to  16c.  ; 
Canadian  water  white,  16  to  17c;  American 
water  white,  18  to  19c.  ;  photogene  20c. 


MARKET    NOTES. 

Flags  and  bunting  are  selling  well  with 
Rice  Lewis  &  Son. 

Sandenon  Pearcy  &  Co.  are  in  receipt  of 
another  shipment  of  turpentine. 

The  McClary  Manufacturing  Co.  report  a 
good  demand  for  oil  stoves,  gas  stoves,  re- 
frigerators, etc. 

The  offices  and  warehouses  of  Sanderson 
Pearcy  &  Co.  are  undergoing  their  usual 
spring  overhauling. 

H.  S.  Howland,  Sons  &  Co.  are  having  a 
good  sale  for  Arcade  hold-back  spring  hinges 
in  tuscan  and  bronze  finish. 

The  Kemp  Manufacturing  Co.  reports  good 
demand  for  its  oil  stoves.  The  firm  is  also 
placing  on   the   market  a  nicely  engraved 


Fencing  Wire 


American  Wire,  plain  and  barbed,  from  stock  or  for  import. 
Close  prices  and  prompt  delivery.    Get  our  figures. 


A.   C.    LESLIE    &    CO. 


Montreal  and  Toronto. 


Our 

Specialty 


ET 


Our  Customers 
Need  fear  no 
Adulteration 


Every  barrel  guaranteed  !     We  are  headquarters  for  the  Pure  Article. 
Remember  these  facts  when  placing  your  orders. 

FRANCIS,  FROST  &  CO.,  33  Front  St,W„  TORONTO 


BEST  ON  THE  MARKET. 

Manufactured  by  Write  for  sample  cards  and  prices. 

The  James  Robertson  Co.  Ltd.,  Toronto 

THE  WHITMAN  k  BARNES  MEG.  CO. 

Canadian   Branch:    St.  Catharines,  Ont. 


NO.  1 


Nail  Hammer 


It  cannot  be  excelled  in  quality  or  finish  by 
any  Hammer  mauufactured. 

Our  " Garden  City"  Nail  Hammer 


GET 
TRY 


OUR    PRICES  and 
OUR    GOODS 


Is  the  best  and  cheapest 
"Solid  Cast  Steel"  Ham- 
mer on  the  market. 


We  aim  to  keep  in  stock  a  full  line  of  Hammers,  Sledges, 
etc.,  and  will  make  prompt  shipments 
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and  fin -ly  finished  stove  board,  which  will 
be  much  superior  to  their  former  one,  viz., 
"  Maple  Leaf." 

M.  &  L.  Samuel,  Benjamin  &  Co.  will 
place  a  new  skate  on  the  market  the  coming 
season.     It  is  named  the  Athletic. 

The  Toronto  Picket  and  Wire  Fence  Co. 
have  received  a  car  of  pickets,  which  will 
enable  them  to  resume  operations. 

The  sale  of  steel  rails  and  lumbering  outfit 
should  have  been  credited  to  John  J.  Gart- 
shore  instead  of  to  the  McClary  Mfg.  Co. 

The  Toronto  Fence  and  Ornamental  Iron 
Co.  have  secured  the  contract  from  the  Street 
Railway  Co.  for  switch  boards,  etc.,  at  the 
new  power  house. 

The  Gurney  Foundry  Co.'s  works  are 
still  closed.  Although  the  firm  has  coke  on 
the  road,  it  is  not  decided  whether  it  will 
resume  operations  at  once  or  not. 

H.  S.  Howland,  Sons  &  Co.  report  a  good 
trade  in  Gowdy  and  Woodyatt  high-wheel 
lawn  mowers  ;  also  garden  syringes,  garden 
shears,  and  "CrownJ'  sheep  shears. 

The  Toronto  Fence  and  Ornamental  Iron 
Works  have  shipped  a  car  of  fencing  to 
Buckingham,  Qae.  They  have  also  many 
enquiries  in  from  all  parts  regarding  fencing 
material. 

Rice  Lewis  &  Son  report  a  good  business 
in  bicycle  sundries.  "  The  bicycle  trade  in 
this  country  seems  to  be  getting  into  the 
proper  hands — that  is  the  hardware  trade," 
remarked  a  member  of  the  firm. 

James  Barwell,  dealer  in  gas  and  electric 
fixtures  supplies,  reports  an  active  trade. 
Mr.  Barwell  has  just  supplied  a  church  in 
Berlin  with  chandeliers,  globes,  etc.,  all  of 
which  have  given  satisfaction. 

The  Collins  Manufacturing  Co.  report  an 
active  trade  in  wire  fencing.  Several  cars 
of  wire  have  been  received  during  the  past 
week  and  manufactured  into  fencing,  for 
which  the  firm  have  found  ready  sale. 

Robt.  Ralston  &  Co.,  Hamilton,  are  now 
offering  an  improvement  on  the  Acme  bath- 
tub seat,  which  they  have  branded  "  Perfec- 
tion." In  place  of  wire  sides  the  new  seat  is 
made  with  malleable  iron  and  nickel-plated. 

M.  &  L.  Samuel,  Benjamin  &  Co.,  report 
that  trade  has  been  unusually  brisk  with 
them  of  late  in  screen  doors  .and  windows. 
They  are  getting  in  a  fresh  supply  this  week 
and  will  then  be  in  a  position  to  fill  back 
orders. 

The  contract  just  completed  by  Coulter 
&  Campbell  at  the  Massey  Music  Hall  is  a 
credit  to  the  firm  as  well  as  the  hall.  The 
railings  around  each  gallery  are  well  made 
and  neatly  put  up.  The  firm  reports  trade 
good  in  railings. 

The  Dominion  Wire  Manufacturing  Co., 
Ltd.,  have  just  issued  their  price  list  for 
1894.  It  is  neat,  attractive  and  complete. 
During  the  year  the  firm  has  added  the 
manufacture   of  steel   spring    cotters    and 


bright  wire  goods.  It  has  also  increased  its 
capacity  for  the  manufacture  of  copper  and 
brass  wire,  steel  and  brass  jack  chains,  uon 
and  steel  wire  of  all  sizes,  steel  wire  nails, 
steel  and  brass  wood  screws,  and  is  now 
prepared  to  fill  all  orders  promptly  at  lowest 
prices  consistent  with  quality. 

The  McClary  Manufacturing  Co.  have 
just  received  35  cases  of  sterling  enamelled 
goods  from  Germany.  These  goods  were 
expected  some  time  ago,  but  were  delayed 
in  shipping,  as  they  had  to  be  manufactured 
after  the  order  was  received. 

M.  &  L.  Samuel,  Benjamin  &  Co.  have 
issued  a  catalogue  of  their  firearms  to  the 
trade  for  season  1894.  It  contains  eight 
pages,  u^in.  x9in.,  and  is  liberally  illustra- 
ted with  cuts  of  the  guns,  rifles,  revolvers, 
loaders,  gun  and  rifle  covers,  etc. 

Ths  Toronto  Fence  and  Ornamental  Iron 
Works  have  purchased  the  machinery,  cata- 
logue, etc.,  of  The  Barnum  Wire  &  Iron 
Works,  at  one  time  of  Walkerville,  but  which 
removed  to  Toronto  Junction  some  time  ago. 
The  Toronto  Fence  Co.  report  an  active  de- 
mand for  their  goods  and  a  steadily  increas- 
ing trade. 


UNITED  STATES  MARKETS. 

New  York,  June  22,  1894. 

PIG  Tin— London  sent  in  slightly  higher 
quotations.  The  foreign  market  is  so 
peculiar,  however,  that  the  2s.  6d. 
fluctuation  failed  to  have  the  slightest  effect 
here.  A  paramount  feature  is  that  Europe 
has  considerable  stock  to  spare  and  that  the 
relation  of  supply  and  demand  not  only 
checks  speculative  venture,  but  causes  dis- 
tributors and  large  consumers  to  go  slow.  It 
was  easy  buying  at  19.65c.  net  cash,  for 
prompt  or  near  future  delivery.  Rumor  had 
it  that  business  was  taken,  o*  at  the  least 
solicited,  at  something  less.  Certain  it  was 
that  jobbing  quantities  went  at  as  low  as 
19  80  to  19.85c,  while  general  report  indi- 
cated that  sales  were  only  fair. 

Copper — There  were  offers  of  Lake  Su- 
perior ingot  at  9  05c,  August  and  September 
delivery.  Outside  there  were  bids  of  9c.  for 
quite  extensive  quantities,  prompt  or  near 
future  delivery.  The  margin  of  difference 
between  buyers'  and  sellers'  ideas  of  values 
still  operates  to  restrict  business,  however, 
and  the  market  remains  in  uncertain  shape. 
The  cheaper  varieties  of  the  metal  are  also 
irregular,  with  8ji  to  9c.  quoted  for  electro- 
lytic, and  %%  to  8j£c.  for  ordinary  casting 
stock. 

Pig  Lead — Only  moderate  sales  were 
made  here,  and,  while  it  is  p'ain  that  dealers' 
stocks  are  below  the  average  and  the  hold- 
ings of  large  consumers  smaller  than  usual 
at  this  season  of  the  year,  the  buying  spirit 
is  exceedingly  tame.  The  offering  is  re- 
served, however,  and  at  less  than  3  y]l/zc. 
there  were  very  few  sellers.     Most  holders 


asked  3  40c.  St.  Louis  wire  to  the  Metal 
Exchange  was  3  10c.  The  London  cable  was 
£9  is.  3d.  for  soft  Spanish. 

Spelter — Purchases  Jby  Eastern  con- 
sumers are  still  commonplace  and  the  de- 
mand is  no  livelier  than  it  has  been  pie- 
viously  this  month.  Purchases  from  other 
quarters  have,  in  connection  with  the  re- 
duced output,  the  effect  of  stiffening  prices 
more  or  less,  and,  while  spiritless,  the  mar- 
ket is  at  present  quite  steady  in  tone,  with 
the  range  of  3.45  to  3.50c.  quoted  for  ordin- 
ary Western  brands,  prompt  or  near  future 
shipment.  St.  Louis  wire  to  the  Metal  Ex- 
change was  3  22>£c.  London  cable  quoted 
,£15  7s.  6d.  for  good  merchant  brands. 

Antimony— Jobbing  trade  is  fair  and  the 
movement  sufficient  to  hold  prices  steady  at 
about  8^  10  8^c.  for  Hallett's  and  10  to 
ioXc.  for  Cookson's,  as  to  size  of  lot. 

Tin  Plate — Purchases  of  spot  goods  are 
on  a  moderate  scale.  The  buying  of  futures 
is  also  languid.  As  for  demand,  there  is 
little  or  nothing  that  improves  upon  the  gen- 
eral run  latterly.  Despite  the  slow  condi- 
tion of  trade,  however,  prices  are  remarkably 
even. 

Iron  and  Steel — The  movement  in  pig 
iron  is  extremely  routine,  and  what  little  un- 
easiness there  was  a  short  time  ago  conse- 
quent upon  the  coal  strikes,  seems  to  have 
disappeared  since  it  is  found  that  there  is 
quite  enough  iron  to  go  around.  Hence, 
with  recent  curtailment  of  production,  there 
is  enough  iron  to  go  around  and  some  to 
spare  also.  Foreign  material  is  neglected, 
aside  from  occasional  sales  of  special  sorts. 

Quite  fair  sales  are  making  of  old  material 
at  very  fair  prices.  These  include  100  tons 
iron  tee  rails  at  $11.50,  delivered  at  mill,  or 
the  basis  of  $10.50  Jersey  City.  Steel  rails 
were  taken  at  $10,  delivered  to  ship,  by  ex- 
porters. About  400  tons  wrought  scrap  wem 
at  $11  delivered,  and  $10  to  lighter.  Of  car 
wheels  about  300  tons  were  sold  at  $10  to 
$10.50,  delivered  to  mill,  and  $9  in  New 
York. 


AGRICULTURE  IN  ENGLAND. 

British  agricultural  statistics,  which  have 
just  appeared,  show  that  the  wheat  area  in 
Great  Britain  was  less  by  342,724  acres  in 
1893  than  in  1892,  which  the  Economist  says 
"  was  largely  due  to  an  unfavorable  seed 
time."  The  product  of  1893  shows  a  de- 
crease as  compared  with  1892  of  9,862,398 
bushels.  The  yield  per  acre  was  .4  of  a 
bushel  less  in  1893  than  in  1892,  and  3.16 
bushels  less  than  the  average  of  several  pre- 
ceding years  The  barley  crop  showed  a 
small  increase  in  area  but  a  decrease  of  II,- 
I93iI43  bushels  in  product.  Oats  showed 
a  considerable  increase  in  area  and  a  very 
small  increase  in  yield.  Of  potatoes  there 
was  a  small  decrease  in  area  and  a  con- 
siderable increase  in  yield,  but  the  yield  of 
turnips  and  mangolds  was  much  reduced, 
and  the  hay  crop  was  short  nearly  two  and  a 
half  million  tons. 
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CHAINS 


Coil,  7  sizes,  Trace,  Halter, 

Tieout,  Post,  Heal  and  Cow  Ties, 


Tie  Weights  and 

Evener  Chains,  etc, 


The  B.  Greening  Wire  Co.,  Ltd. 

Write  for  Catalogue.  HAMILTON,    CANADA. 


GET  OUR  PRICES  FOR 

Calcined   Plaster 

Sewer  Pipes 

Chimney  Linings  and  Tops 

Mortar  Stains 

And  General  Builders' 

W.  McNALLY  &  CO. 


Fire  Bricks  and  Clay 
Enamelled  Porcelain  Sinks 
English  and  Belgian  Port- 
land Cements 

and  Contractors'  Supplies 

Montreal 


SUMMER 


oxroRD 


STOVES 


ECONOMICAL. 


EFFICIENT. 


BEAUTIFUL. 


Oxford  Gas  Ranges 


5  SIZES. 


Bakes,  Boils  and  Roasts  quickly 
and  uniformly. 

Are  Immense  Water  Heaters 

No  Waste.        No  Odor. 


GAS  RANGE. 


Oxford  Oil  Gas  Ranges 


5  SIZES. 


Makes  its  own  Gas  as  it  Burns  it. 

Makes  Gas  from  Ordinary  Coal  Oil. 

Bakes,  Roasts  and  Boils  perfectly.  Cost  of  Fuel  ^c.  per  hour. 

No  Odor.  No  Wick.  OIL  GA8  RANGE 

PEOPLE  WILL  ASK  FOR  THEM.  YOU   MUST  HAVE  THEM. 

Send  fop  Price  List  of  our  Latest  Production  THE  OXFORD  GRADUATE  Wood  and  Coal  Cook  Stove. 


THE  GURNEY  FOUNDRY  CO,,  ltd.,  Toronto.    THE 


CO,,  LTD, 


J       «-'"'! 
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VEGETABLE  MASHER  AND  TILTER. 

This  cut  is  an  illustration  of  the  "Sensi- 
ble Vegetable  Masher  and  Kettle  Tilter " 
that  is  being  stocked  by 
H.  S.  Howland,  Sons  & 
Co.  There  has  not,  it  is 
claimed,  been  an  article 
introduced  in  the  kitchen  in 
years  that  has  as  many  points 
of  practical  value  to  the  house 
keeper  for  the  amount  in- 
vested as  that  one.  The 
"Sensible''  is  as  great  an 
improvement  over  the  wire 
masher  as  this  was  over  the 
old  wood  masher,  as  it  does 
the  work  cleaner  and  better, 
and  improves  the  quality 
of  the  vegetables  wonder- 
fully, as  all  the  lumps  are 
taken  out  ;  and  soggy 
vegetables  can  be  made 
light  and  delicious'by  the  use  of  this  article. 
The  Tilter  attachment  will  save  the  chance 
of  burning  or  scalding  the  hands.  It  is  made 
of  malleable  iron  and  well  tinned. 


SITUATION   IN   PARIS  GREEN. 

THE  interview  that  Hardware  had 
last  week  with  a  jobber  regarding  the 
situation  in  Paris  green  has  created  a 
good  deal  of  interest  among  the  trade,  lead- 
ing to  a  firmer  feeling  in  prices. 

"  When  I  read  that  interview  last  week," 
said  a  large  jobber  to  Hardware,  "  I  at 
first  pooh-poohed  the  idea.  I  have  since, 
however,  taken  the  trouble  to  investigate 
the  matter,  and  I  find  there  is  a  good 
deal  of  truth  in  the  matter.  The  market 
here  is  now  excited,  while  stocks  are 
small.  In  Montreal  stocks  are  very 
small.  A  proposition  was  made  me  to-day 
to  advance  prices  i%c.  per  pound  on 
all  kinds  of  Paris  green.  The  situation  in 
the  United  States  is  strong.  The  trade 
papers  there,  you  can  see  for  yourself,  are 
quoting  prices  all  the  way  from  23c.  for 
large  packages  up  to  29X-  for  X  lb.  boxes. 
But  of  course  there  are  the  rebates  of  3c. 
per  lb.  on  lots  of  10,000  lbs.  or  over  down  to 
ic.  per  lb.  on  lots  of  500  lbs.  A  combination 
controls  the  market  there." 

"You  will  find  a  corner  in  Paris  green  be- 
fore long,"  said  another  jobber,  "  and  I'll  tell 
you  why.  It  is  now  too  late  to  import  from 
England,  and  there  is  very  little  English 
Paris  green  on  the  spot.  As  a  consequence 
we  have  actually  advanced  prices  a  full  cent 
per  lb.  The  excitement  is  at  the  moment 
principally  confined  to  the  large  dealers,  be- 
cause the  true  condition  of  affairs  is  known 
only  to  them.  They  know  that  there  is  not 
much  on  spot.  In  about  two  weeks,  when 
the  stocks  now  in  the  hands  of  country  mer- 
chants are  well  broken  into,  there  will  be  a 
big  demand.     Then  they  will  want  immedi- 


ate delivery,  when  we  naturally  expect  to  see 
higher  prices." 

"  We  are  experiencing  an  increasing  de- 
mand for  Paris  green,"  said  a  well-known 
wholesale  dealer,  "and  we  attribute  it  to 
the  interview  that  appeared  in  last 
week's  Hardware,  and  the  hardware 
man  who  gave  you  the  hint  deserves  credit 
for  his  insight.  It  is  no  use  denying  the 
fact,  stocks  of  Pans  green  are  light,  and 
there  is  every  probability  that  the  demand 
will  exceed  the  supply.  Already  to  my 
knowledge,  wholesalers  have  been  enquiring 
among  each  other  if  the  present  is  not  an 
opportune  time  to  advance  prices.  One 
holder  remarked  to  me  that  he  thought  25c. 
could  be  secured  just  as  well  as  15c.  Here 
it  is  nearly  the  end  of  June  and  there  has 
not  been  any  Paris  green  to  speak  of  sold 
yet,  but  in  spite  of  this  stocks  are  light.  This 
time  last  year  hardware  merchants  were 
sending  in  repeit  orders.  Most  decidedly 
the  situation  is  strong." 


A  HANDSOME  TROPHY. 

The  Toronto  Silver  Plate  Co.  is  engaged 
in  manufacturing  to  order  a  $250  lawn  tennis 
trophy  for  Frank  D.  Benjamin,  of  M.  &  L. 
Samuel,  Benjamin  St  Co.  The  cup  chosen 
by  Mr.  Benjamin,  whose  cultivated  taste  is 
exemplified  by  his  selection,  stands  34  inches 
high,  and  is  a  happy  combination  of  antique 
German  and  the  modern.  It  is  a  tall  and 
graceful  specimen  of  the  silversmith's  art. 
Bulkiness  is  the  least  characteristic  of  the 
composition,  as  one  can  realize  by  the  pro- 
portions, the  base  being  only  8  inches  in  dia- 
meter. Skill  and  taste  have  been  well  em 
ployed  by  the  company's  clever  artist,  Felix 
L.  Paris,  in  preserving  all  the  necessary  de- 
tails to  this  end.  The  base  of  handsomely 
embossed  rolls  or  mouldings  of  various  de- 
signs gradually  diminishes  to  the  centre  of  the 
stem  to  a  diameter  of  %  of  an  inch.  Then 
the  stem  increases  to  the  size  of  about  7 
inches,  which  is  the  beginning  of  the  cup 
proper,  a  bulb  like  form.  This  part  is  com- 
posed of  the  beaver,  maple  leaf,  rose,  thistle 
and  shamrock  in  repousse.  From  this  bulb 
a  cylindrical  form  increasing  in  diameter 
rises,  containing  four  shields, one  with  tennis 
scenes  truthfully  engraved,  and  one  with  in- 
scription. The  height  still  increases  and 
the  diameter  expanding  to  10  inches  to  the 
lid  or  cover,  all  in  repousse,  which  is  sur- 
mounted by  a  well  modelled  figure  of  vic- 
tory. The  base  is  further  embellished  by 
two  miniature  tennis  rackets  and  balls. 
Further  description,  which  it  well  deserves 
and  requires,  is  almost  impossible,  but  it 
would  well  repay  the  connoisseur  to  make  a 
special  visit  to  view  it  when  on  exhibition. 


MANITOBA  CROP  REPORT. 

The  first  crop  report  of  the  year  was  pub- 
lished Monday.  It  shows  a  slight  increase 
in  the  grain  acreage,  principally  of  oats. 
There  is  a  decrease  of  25,000  acres  under 
barley.  The  total  wheatacreage  is  1,010,168, 
and  of  all  crops  1,592,394,  being  an  increase 
over  last  year  of  39,312  acres.  All  corres- 
pondents report  seasonable  weather  for 
seeding,  and  excellent  condition  of  crops. 
The  reports  on  stock  are  from  fair  to  very 
good,  the  latter  most  numerous.  There  are 
5.800  employed  as  farm  help,  including  boys, 
with  average  wages  of  $13.30  per  month 
under  yearly  engagement,  and  $18  12  sum- 
mer months  only.  There  are  1,438  servant 
girls  employed  on  farms,  with  room  for  a 
thousand  more  at  wages  of  $8  to  $9.50. 
More  than  twenty  districts  are  considering 
the  advisability  of  starting  cheese  factories 
or  creameries.  Of  the  season's  prospect,  all 
that  can  be  said  is  that  seed  put  in  with 
care,  and  under  favorable  circumstances 
and  with  ordinary  good  luck,  the  result 
should  be  satisfactory. 


SAMSON  CORK  PULLER. 

This  cork  pullers  which  is  being  sold  by 
H.  S.  Howland,  Sons  &  Co.,  is  strongly 
made  and  handsomely  finished.  By  using 
the  Samson,  corks  can  be  extracted  with 
ease  and  rapidity.     It    is   specially  valuable 


It  is  stated  that  there  are  now  in  the 
United  States  more  than  300  mining  com- 
panies making  use  in  their  operations  of 
electricity  for  light  and  power.  About  one- 
third  of  the  gross  amount  of  copper  refined 
in  this  country  is  now  treated  by  electrolytic 
process. — Engineering  Maga2ine. 


in  drawing  corks  from  bottles  containing  ale, 
porter,  etc.,  as  the  bottle  can  be  held  per- 
fectly still.thus  avoiding  stirring  up  the  sedi- 
ment. For  familv  use  it  is  a  great  conveni- 
ence, as  very  little  strength  is  required  to 
draw  the  cork.  It  also  obviates  all  danger 
of  soiling  the  clothes  of  the  operator.  It  is 
made  to  be  fastened  with  ordinary  screws  or 
clamp  and  thumb  screw. 
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WARRANTING  EDGED  TOOLS. 

BECAUSE  all  the  better  grades  of 
edged  tools  are  warranted  by  the 
makers  against  flaws  or  other  imper- 
fections, says  Hardware  Reporter,  at  least 
a  considerable  portion  of  the  trade  has  fal- 
len into  the  habit  of  accepting  a  broken 
tool  from  a  customer  without  more  than  a 
casual  examination  regarding  the  causes  of 
the  break.  A  story  was  told  last  week  that 
illustrates  how  much  the  dealer  has  to  en- 
counter when  he  guarantees  the  goods  and 
they  are  returned  as  unsatisfactory.  In  this 
case,  the  customer  had  tried  to  straighten 
out  with  a  hammer  a  pair  of  scissors  that 
had  been  bent  in  being  used  as  a  crowbar. 
Of  course,  they  were  broken,  and  then  the 
customer  demanded  a  new  pair  on  the 
ground  that  they  were  defective.  The  dealer 
naturally  refused,  but  other  cases  have  come 
under  observation  were  guaranteed  goods 
have  been  returned  and  others  given  in 
their  place  where  the  claim  was  based  on 
equally  frivolous  grounds. 

A  case  in  point  was  where  a  customer 
bought  a  guaranteed  axe  and  returned  it 
with  a  clean-cut  break  in  the  edge  that 
looked  as  if  it  had  been  broken  out  with  a 
sledge  hammer.  The  customer  said  he  had 
been  chopping  an  oak  log  with  even  grain, 
and  he  could  not  account  for  the  break  ex- 
cepting on  the  ground  that  the  steel  was 
defective.  The  dealer  accepted  the  story, 
gave  him  another  axe,  and  sent  the  broken 
axe  back  to  the  jobbing  house,  with  a  claim 
for  damages.  This  was  allowed  and  the 
jobbing  house  forwarded  the  axe  to  the  fac- 
tory in  turn.  There  a  careful  examination 
was  made  and  the  metal  was  found  to  be 
perfect.  An  investigation  was  at  once  set  on 
foot,  because,  as  the  owners  reasoned,  their 
own  trade  would  be  injured  if  they  did  not 
substantiate  the  excellence  of  their  work 
even  in  a  single  case.  So  they  sent  one  of 
their  travelers  to  the  town  where  the  axe 
was  sold  and  hunted  up  the  man  who  had 
broken  it.  The  latter  told  the  same  story  as 
at  first,  but  after  a  long  line  of  cross  ques- 
tioning he  admitted  that  when  the  break 
was  made  he  struck  against  a  frozen  knot  in 
the  log  and  that  he  and  the  knot  were  to 
blame  for  what  had  been  charged  against 
the  axe.  Trusting  to  the  credulity  of  the 
dealer,  he  had  put  in  his  claim  and  was  not 
disappointed.  But  how  much  trouble  and 
expense  could  have  been  saved  if  the  dealer 
had  made  the  examination  on  his  own  ac- 
count. A  dealer  is  frequently  induced  to 
rely  on  the  maker's  guarantee  in  a  case  of 
this  kind  because  of  a  desire  to  please  his 
customer  and  save  him  from  loss.  But  it  is 
not  good  business  policy  to  recompense  a 
customer  for  goods  broken  through  his  own 
fault  and  then  not  be  able  to  collect  the 
amount  from  those  of  whom  the  goods  were 
first  bought,  as  would  certainly  happen  when 
an  investigation  had  been  made  and  the 
tacts  been  found  as  above  stated. 


TROUBLEINTELEPHONE— REMEDY 

The  following  letter  to  the  Electrical 
World  is  pertinent  at  the  present  time  when 
telephonic  communication  between  the  sev- 
eral departments  of  manufacturing  establish- 
ments is  becoming  so  common  : 

"A  friend  of  mine  in  a  neighboring  estab- 
lishment has  a  telephone  containing  three 
ordinary  Bell  receivers,  which  are  used  both 
as  transmitters  and  receivers.  They  gave 
trouble  constantly.  One  would  be  reported 
as  '  not  talking,'  and  he  would  take  off  the 
cap  and  find  nothing  wrong,  would  put  the 
cap  back  again,  and  it  would  work  all  right. 
Perhaps  in  an  hour  or  so  it  would  again  re- 
fuse to  act.  This  was  kept  up  for  several 
months.  He  tried  varying  the  distance  of 
the  diaphragm  from  the  magneto,  and  also 
examined  the  circuit  time  and  again,  but 
with  no  better  success.  One  day  we  noticed 
that  the  edge  of  the  orifice  of  the  cap  came 
very  close  to  the  diaphragm,  and  I  sug- 
gested that  perhaps  a  drop  of  saliva  might 
lodge  against  the  diaphragm  and  the  edge 
of  the  orifice  and  impede  vibration.  This 
was  found  to  be  the  case,  and  a  ring  of 
thick  cardboard  placed  between  the  cap  and 
the  diaphragm  remedied  the  trouble  com- 
pletely." 

SITUATIONS  VACANT. 


HARDWARE  CLERKS— INCREASE  YOUR  IN- 
COME by  showing  The  Hardware  Dealer's  Maga- 
zine to  your  local  hardware  merchants  and  manufac- 
turers. Subscription  $1.00  a  year.  Liberal  commission. 
For  sample  copy,  terms,  etc.,  address  D.  T.  Mallett, 
Publisher,  78  Reade  at,,  N.Y. 


Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of  Hot    Pressed 
Nuts,  Square  and  Hexagon 


Books  for  Retailers 

Published  for  the  good  of  the  trade. 


Ideas  for  Hardware  Merchants 

As  its  name  implies  it  is  full  of  ideas 
for  the  retail  hardware  merchant. 

PRICE,  50  CENTS  (Half  Price) 

Buying-,  Handling  and  Selling  of  Tea 

Being   the    experience   of    the    most 
prominent  and  successful  merchants. 

PRICE,    35    CENTS. 

Pitfalls  of  the  Dry  Goods  Trade 

This  is  another  batch  of  Prize  Essays 
full  of  valuable  information. 

PRICE,   10  CENTS 
Sent,  postpaid,  on  receipt  of  price. 


Roofing  aod  Building  Paper 

Tarred    Felt, 
Dry  and  Tarred  Sheeting 

Building  Paper, 
2  and  3  Ply  Ready  Roofing, 
Pitch,  etc., 

In  stock  here  for  the  convenience  of  the  Trade. 

Alex.  Mc Arthur  &  Co.,  Montreal 


H.    D.   SIMMONS  &  CO.,     Rotative* 

85  York  Street,  TORONTO. 

TELEPHONE    2164. 


"BURHAM 


OUR  SALES  OF 

55    Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  other 
Try  it  and  be  convinced 


Sole  Consignees  for  Canada, 


IWRAE  &  CO.,  OTTAWA 

LIQUID 
GLUE 

S        HE     BEST. 


THE  ART  METR0P0LE,  Agents. 

131  Yonge  Street,  TORONTO. 


THE 

Eureka   Refrigerator, 

PATENT. 
Manufactured  by  the 

Eureka  Refrigerator 

Co.,  of  Toronto. 

54  Noble  St. 

Wilbert  Hooey 

Manager 

This  cut  shows  our  grocer 
refrigerator  in  three  sizes. 

We  also  keep  in  stock  a 
large  assortment  for  family 
use. 

Send  for  Catalogue. 


HARDWARE   MERGfAANT 

TORONTO. 


1879 ESTABLISHED 18  79 

Essex  Handle  aod  Wood-Turning  Works 


Next  in  importance  to  the 

Axe,  comes  the  Handle. 
Our  shaved  pattern  is  pronounced  by  choppers  to  be 
just  right.  If  you  do  not  sell  them  it's  time  you  did, 
because  they  are  what  the  people  want  who  use  axes. 
If  you  do  not  get  them  from  your  wholesale  house  send 
direct  to 

GARDNER  BROS.  &  CO.. 

Manufacturers  all  kinds  of  Handles  and  Wood  Turning 
ESSEX,    ONT. 
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THE  VALUE  OF  TIME. 

ALL  other  good  gifts  depend  on  time 
lor  their  value,  savs  a  high  authority. 
What  are  friends,  books,  or  health, 
the  interest  of  travel  or  the  delights  of  home, 
if  we  have  not  time  for  their  enjoyment? 
Time  is  often  said  to  be  money,  but  it  is 
more— it  is  life  ;  and  yet  many  who  would 
cling  desperately  to  life,  think  nothing  of 
wasting  time. 

Ask  of  the  wise,  says  Schiller  in  Lord 
Sherbrooke's  translation, 

"  The  moments  we  forego 
Eternity  itself  cannot  retrieve.'' 

And  in  the  words  of  Dante, 

"  For  who  knows  most,  him  loss  of  time  most  grieves  " 

Not  that  a  life  of  drudgery  should  be  our 
ideal.  Far  from  it.  Time  spent  in  innocent 
and  rational  enjoyments,  in  social  and  family 
intercourse,  in  healthy  games,  is  well  and 
wisely  spent.  Games  not  only  keep  the  body 
in  health,  but  give  a  command  over  the 
muscles  and  limbs  which  cannot  be  over- 
valued. Moreover,  there  are  temptations 
which  strong  exercise  best  enables  us  to  re- 
sist. 

It  is  generally  the  idle  who  complain  they 
cannot  find  time  to  do  that  which  they 
fancy  they  wish.  In  truth,  people  can  gener- 
ally find  time  for  what  they  choose  to  do  ;  it 
is  not  really  the  time  but  the  will  that  is 
wanting;  and  the  advantage  of  leisure  is 
mainly  that  we  may  have  the  power  of  choos- 
ing our  own  work  ;  not  certainly  that  it  con- 
fers any  privilege  of  idleness. 

For  it  is  not  so  much  the  hours  that  tell 
as  the  way  we  use  them. 

"Circles  are  praised,  not  that  excel, 
In  largeness,  but  th'  exactly  framed  ; 
So  lite  we  praise,  that  does  excel 
Not  in  much  time,  but  acting  well." 

"  Idleness,"  says  Jeremy  Taylor,  "is  the 
greatest  prodigality  in  the  world  ;  it  throws 
away  that  which  is  invaluable  in  respect  of 
its  present  use,  and  irreparable  when  it  is 
past,  being  to  be  recovered  by  no  power  of 
art  or  nature." 

"A  counted  number  of  pulses  only,"  says 
Pater,  "  is  given  to  us  of  a  variegated  aro- 
matic life.  How  may  we  see  in  them  all 
that  is  to  be  seen  in  them  by  the  finest 
senses?  How  can  we  pass  most  swiftly  from 
point  to  point,  and  be  present  always  at  the 
focus  where  the  greatest  number  of  vitaf 
forces  unite  in  their  purest  energy  ? 

"To  burn  always  with  this  hard  gem-like 
flame,  to  maintain  this  ecstasy,  is  success  in 
life.  Failure  is  to  form  habits  ;  for  habit  is 
relation  to  a  stereotyped  world  *  *  * 
while  all  melts  under  our  feet,  we  may  well 
catch  at  any  exquisite  passion,  or  any  con- 
tribution to  knowledge  that  seems,  by  a  lift- 
ed horizon,  to  set  the  spirit  free  for  a  mo- 
ment." 

I  would  not  quote  Lord  Chesterfield  as 
generally  a  safe  guide,  but  there  is  certainly 
much  shrewd  wisdom  in  his  advice  to  his  son 
with  reference  to  time.  "  Every  moment  you 


now  lose  is  so  much  character  and  advantage 
lost,  as,  on  the  other  hand,  every  moment 
you  may  now  employ  usefully,  is  so  much 
time  wisely  laid  out,  at  prodigious  interest" 
And  again,  "  It  is  astonishing  that  any 
one  can  squander  away  in  absolute  idleness 
one  single  moment  of  that  small  portion  of 
time  which  is  allotted  to  us  in  the  world. 
*  *  *  Know  the  true  value  of  time; 
snatch,  seize  and  enjoy  every  moment  of  it." 

"  Are  you  in  earnest  ?     Seize  this  very  minute 
What  you  can  do,  or  think  you  can  begin  it." 

I  remember,  says  Hillard,  "a  satirical 
poem,  in  which  the  devil  is  represented  as 
fishing  for  men,  and  adapting  his  bait  to  the 
tastes  and  temperaments  of  his  prey  ;  but 
the  idlers  were  the  easiest  victims,  for  they 
swallowed  even  the  naked  hook."  The 
mind  of  the    idler  indeed  preys  upon  itself. 

"  The  human  heart  is  like  a  millstone  in  a 
mill ;  when  you  put  wheat  under  it,  it  turns 
and  grinds  and  bruises  the  wheat  to  flour  ; 
if  you  put  no  wheat,  it  still  grinds  on— and 
grinds  itself  away." 


INDEPENDENT  LOCOMOTIVE. 

AN  independent  electric  locomotive  is 
now,  according   to  a   contemporary, 
.  propelling  a  street  car  in  service  on 
the  Calumet  Co.'stracks,  Sixty-seventh  street, 
between   Cottage  Grove   and  Stony  Island 
avenues,   Chicago.     The   car   has    been   in 
public  service  for  about  a  month.      It  is  the 
product  of  the  Independent  Electric  Trac. 
tion  Co.,  of  Chicago,  and  is  built  after  plans 
patented  by  W.  H.  Patton.     For  more  than 
two  years  Mr.  Patton  worked  to  perfect  his 
plan,  and  the  car  now  in  use  is  the  first  of  its 
kind  to  be  put  into  successful  operation.   Its 
weight  is   15,000  pounds,  as  against   12,000 
pounds  for  the  average  trolley  car.      It  runs 
quietly  and  smoothly,  and  it  is  claimed  that 
cars  of  this  pattern  can  be  placed  and  main- 
tained in  service  at  one-half  the  expense  per 
car   mile  required  for  the  overhead   trolley 
system.     Inclosed   in   the  centre  of  the  car 
are  a  gas  engine,  dynamo,  and  storage  bat- 
tery.    The  gas  engine  is  fed  by  gasoline  from 
a  small  tank  on  the  roof  of  the  car.     The 
engine  supplies  the  power  for  a  direct  con 
nected  shunt  wound  dynamo  of  250  volts  pre- 
sure,  which  in  turn  generates  the  electricity, 
which  isconveyed  directtothe  motors andtoa 
storage  battery.    The  engine  is  self-operating 
after  once  started, and  is  underthe  control  of 
the  motorman,  who  stops  or  starts  the  car  or 
turns  on  or  off  the  power  from  his  custom- 
ary position  on  the  front  platform.     When 
the  engine  is  started,  the   car  being  at  rest, 
the  current  generated  by  the  dynamo  goes 
direct  to  the  storage  battery.     The  working 
of  the  engine  has  nothing  to  do  with  themov- 
ing  of  the  car,  its  use  being  simply  to  gener- 
ate the  el-ctric  current.     When  the  car  is  in 
motion  the  current  passes   directly  from  the 
dynamo  to  the  motor.     When  the  whole  out- 
put of  the  dynamo  is  not  needed  by  the  mot- 
ors, by  reason  of  a  light   load  or    an  easy 


grade,  the  supe  fluous  current  goes  direct  to 
the  storage  battery.  This  stored  power  in 
turn  is  automatically  released  and  goes  to 
the  instant  relief  of  the  motors  when  re- 
quired by  heavy  loads  or  steep  grades.  The 
low  voltage  used  makes  it  practically  impos- 
sible to  "  burn  out"  a  motor.  Expert  motor- 
men  are  not  required,  and  a  track  and  motor 
cars  are  all  that  is  needed  for  a  complete 
equipment.  The  car  now  in  use  has  ren- 
dered a  service  of  75  miles  a  day  since  it 
was  put  into  use. 


COMPRESSED  AIR  POWER. 

IN  one  of  the  principal  public  halls  of 
Paris,  according  to  an  exchange,  an 
engine  of  25  horse  power  that  has  been 
run  by  steam  is  now  operated  by  compressed 
air  with  remarkably  satisfactory  results 
The  method  by  which  this  is  accomplished 
is  also  of  peculiar  interest.  The  pressure  of 
the  air  in  the  street  main  at  the  point  where 
this  hall  is  located  registers  6  atmospheres  ; 
near  the  engine  in  the  pipe  is  a  reducing 
valve  which  can  be  adjusted  to  any  pressure, 
and  the  air  is  conducted  from  the  reduction 
valve  to  a  small  coke  radiating  device  of 
cast  iron,  18  inches  in  diameter,  and  having 
a  hollow  space  12  inches  in  diameter  in  the 
centre,  in  which  coke  is  burned  ;  a  small 
cover  is  fitted  to  the  top.  A  series  of  vertical 
spaces  are  arranged  around  the  outside  of  the 
central  chamber,  and  into  these  spaces  air 
is  introduced  at  the  normal  temperature  of 
air  in  street  mains,  where  it  circulates  up 
and  down  until  the  temperature  is  at  the 
desired  height,  this  depending  upon  the 
character  of  the  fire  in  the  central  chamber. 
From  here  the  air  is  conducted  to  the  engine, 
operating  there  as  in  the  case ;  and  the 
engine  maintains  all  the  electric  lights  in 
the  place  besides  some  others  in  the  near 
vicinity.  The  exhaust  air  is  conducted  to  a 
large  refrigerator,  where  it  is  of  constant 
practical  service,  and  the  proprietor  states 
that  by  increasing  the  air  pressure  and  by 
using  the  same  pressure  ;n  the  engine  as  that 
maintained  in  the  street  main,  he  has,  with 
the  exhaust  air,  manufactured  large  quanti- 
ties of  ice. 


WHITE  METAL  FOR  BEARINGS. 

The  use  of  white  metal  for  bearing  sur- 
faces is  steadily  extending,  thougn  there  is, 
we  believe,  still  one  English  railway  com- 
pany which  has  declined  to  adopt  it,  says 
Industries  and  Iron.  There  is,  however,  no 
authoritative  standard  of  pressure  for  bear- 
ing surfaces,  the  practi  e  varying  from  200 
lbs.  to  1,000  lbs.  to  the  square  inch  On  the 
Currie  Line  of  steamships  it  is  fixed  at  100 
lbs.  to  the  square  inch,  whilst  on  other  lines 
of  steamships  from  200  to  300  forms  the 
average.  A  well-known  firm  is  now  occu- 
pied in  laying  down  the  necessary  plant  for 
most  elaborate  tests  with  the  object  of  deter- 
mining an  authoiitati*  e  standa  d  ;  tl-e  data 
of  such  a  test,  well  authenticated,  will  be 
interesting,  whether  the  conclusions  founded 
on  them  be  adopted  or  not. 
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BUSINESS  CHANGES. 

DIFFICULTIES,ASSIGNMENTS,COMPROMISES. 

THE  creditors   of  W.  A.    Freeman,  the 
insolvent  coal  merchant,  of  Hamilton, 
have  agreed  to  accept  25c.  on  the  dol- 
lar. 

A.  F.  Gravel,  general  merchant,  Louisville, 
Que ,  has  assigned. 

J.  B.  Nadeau,  saddler,  Montreal,  has  com- 
promised at  50c.  on  the  dollar. 

R.  A.  Precourt,  hardware  merchant,  Mon- 
treal, has  compromised  at  30c.  on  the  dollar. 

Thomas  Dayns,  general  merchant,  Char- 
ing Cross,  has  assigned  to  C.  B.  Armstrong, 
London. 

Application  has  been  made  for  a  winding 
up  order  for  the  Parkin  Lumber  Co.,  of 
Lindsay. 

A  liquidator  has  been  appointed  to  wind 
up  the  affairs  of  the  Vulcan  Iron  Works, 
Winnipeg,  on  the  petition  of  Andrew  Allan, 
of  Montreal. 

SALES   MADE  AND   PENDING. 

L.  Cadieux,  general  merchant,  St.  Felix 
de  Valois,  Que.,  has  assigned. 

The  general  stock  of  F.  B.  Horner  &  Co., 
Sault  Ste.  Marie,  has  leen  sold. 

The  general  stock  of  Donald  Campbell, 
Wellington,  is  advertised  for  sale  by  tender. 

The  stock  of  the  Thos.  McDonald  Mfg. 
Co.  is  advertised  to  be  sold  by  auction  on 
the  29th  inst. 

The  estate  of  Willeston  &  Smith,  general 
merchants,  Joggins,  N.S.,  is  advertised  for 
sale  by  tender. 

PARTNERSHIPS    FORMED    AND   DISSOLVED. 

Wm.  Johnston  &  Co.,  manufacturers  cf 
paints,  etc.,  Montreal,  have  dissolved. 

Alex.  Jamieson,  general  merchant,  Port 
Hood,  N.S.,  has  registered  cousent  for  his 
wife  to  do  business  in  her  own  name. 

Capital  Warehousing  Co.,  Ottawa,  has 
dissolved  ;  business  will  be  carried  on  by  E. 
A.Oliver  and  F.  W.  Morris  under  the  old 
style. 

George  Hamilton,  hardware  merchant, 
Deloraine,  Man.,  has  admitted  J.  J.  Coch- 
rane as  partner  ;  style  Cochrane  &  Hamil- 
ton. 

John  Creed  and  Arthur  Small  have 
registered  a  partnership  in  Montreal  to  cany 
on  business  as  plumber?,  under  the  style  of 
Creed  &  Small. 

John  Watterson  and  George  Auldjo  have 
registered  a  partnership  in  Montreal  to  carry 
on  business  as  hardware  commission  merch- 
ants, under  style  of  Watterson  &  Auldjo. 
FIRES. 

J.  &  F.  Conlin's  mill,  at  Little  Current,  has 
been  destroyed  by  fire. 

The  shingle  mill  of  Wm.  Foster  &  Co., 
Hepworth,  has  been  destroyed  by  fire. 

H.  J.  Beaman,  manufacturer  wire  mat- 
tresses, Montreal,has  had  his  premises  dam- 
aged by  smoke  and  water. 


G.  H.  Kendall  &  Co.,  metal  lath  manufac- 
turers, Montreal,  have  had  their  machinery, 
etc.,  partly  damaged  by  fire. 

Stock  of  H.  O.  Edy,  manufacturers'  agent, 
tinware,  etc.,  and  C.  W.  Peverley,  oils,  etc., 
Montreal,  have  both  had  their  stocks  dam- 
aged by  fire. 

The  store  and  stock  of  Gourlay  &  Rankin, 
general  merchants, Maple  Creek,  Assa.,  were 
destroyed  by  fire  12th  inst.  Building  and 
stock  insured  for  $11,4150  ;  los=,  $15,000. 

DEATHS. 

John  Mooney,  general  merchant,  Durham, 
Que.,  is  dead. 


ruES * 


Robert  Ralston  &  Co. 


Are  sole  agents  for 
Canada  for 


Hamilton,  Ont, 
THE  MEXICAN 
FLY  EXTERMINATOR 

Manufactured  by  G   A.  HOSMER  &  CO., 
Buffalo,  N.  Y. 


Flies  will  not  bite  nor  light  where  this  It  used. 


Price,  $21  per  gross  or  $2  per  doz. 
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How  many 

dollars  wOUid 

you    lose    if  your 
books    were    de- 
stroyed   by    fire 
this    night 


9 


We   have    no  doubt    the 
loss    would    buy    more    than 


one 


I       Taylor  Safe  | 
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Allan  Line 

ROYAL  MAIL  STEAMSHIPS 
Liverpool,  Londonderry,  and  Montreal  Mail  Service 


STEAMSHIPS. 

From 
Montreal. 

From 
Quebec. 

PARISIAN 

23      " 
30      " 
7  I  Lily 
14     " 

24  June 

■  July 

MONGOLIAN 

"NUMIDIAN 

SARDINIAN 

15  July 

And 

weekly 

thereafter. 

The  Steamers  of  this  service  carry  a!l  c'asses  of  passengers.  The  Saloons  and  Staterooms  are  in  the 
central  part  where  least  motion  is  felt.  Electricity  is  used  for  lighting  the  ships  throughout,  the  lights  being  at  the 
command  of  the  passengers  at  any  hour  of  the  night.  Music  rooms  and  Smoking  room  on  the  promenade  deck. 
The  Saloons  and  Staterooms  are  heated  by  steam.  Steamers  are  despatched  from  Montreal  at  daylight  on  the  day 
of  sailing,  and  sail  from  Quebec  at  9  a.m.  on  Sundays.  Steamers  with  a  *  will  not  stop  at  Quebec,  Rimouski,  or 
Londonderry.  RATES  UF  PASSAGE:— Cabin,  $50  and  upwaids,  according  to  location  of  Stateroom  and  number 
of  persons  occupying  same ;  all  having  equal  privileges  elsewhere.  Second  Cabin,  $30  single,  ifOo  return. 
Steerage  to  or  from  Liverpool,  London,  Glasgow,  Belfast,  or  Londonderry,  $24.  Steerage  passengers  are  provided 
with  bedding  and  every  requisite  for  the  voyage  without  extra  charge. 

H.  &  A.  ALLAN,  Gen.  Agents,  Montreal,  or  H.  C.  BOURLIER,  1  King  St.,  Toronto 
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DowSWell  BRoS. 

HAMILTON,  ONTARIO 


MANUFACTURERS    OF 


Clothes  Wringers,  Mangles, 
Churns,  Washing  Machines, 
and  Household  Specialties 


Prices  are  low  but  you  will  find 
our  goods  first-class.  Send  for 
Catalogue 


Eastern  Agents 


I.  I. 


&  SON,  -  Montreal 


iS2^^&32^2£3^ 


RAMSAY'S 
PURE 


WHITE  LEAD 


^x^^m^^s&s^msf&if&ii&ii 


Parmenter  &  Bulloch 


Manufacturers  of 


Rivets,  Burrs,  Wire  Nails 

Of  every  Description 


Carpenters'  Braces,  and  other  Hardware  lines. 


SPECIALTIES  : 

Tubular,  and  Bifurcated  or  Slotted  Rivets,  I  acing 
Studs,  Rubber  Arctic  and  Leather  Shoe  Buckles,  and 
Shoe  Braces.  Write  for  Illustrated  Catalogue  and 
Price  List.  

Head  Office  and  Works :  GANANOQUE,  ONI. 

BRANCH  warehouse: 

32  and  34  St.  Dizor  St.,  Montreal 


Francis  MYDE&  Go. 


Builders' 
Supplies 


We  make  a  specialty  of 
Scotch  Fire  Clay 
Flint  Glazed  Sew- 
erage Pipes,  Fire 
Bricks  and  Fire 
Clay  Agricultural  Drain  Tiles, 
White  Enamelled  Bricks  andTiles 
for  walls.  Best  brands  London  Port- 
land Cement. 

STORES  AND  YARDS : 

King,  Queen  and  Wellington  Sts.,  Montreal 


ROOFING  MATERIALS. 

THERE  are  only  four  metals  available 
for  roofing  purposes  in  this  country  at 
the  present  time,  writes  "  Philemon  " 
in  Hardware  Reporter,  St.  Louis,  that  can 
be  trusted  outdoors  to  make  roof  surface  by 
themselves.  Many  of  our  roofs  shed  water 
and  resist  rain  and  corrosion,  not  on  account 
of  their  surface  or  the  metal  foundation,  but 
because  there  is  a  good  coat  of  paint  on  top. 

Copper,  brass,  lead  and  zinc  are  the  four 
metals  which,  in  the  form  of  sheets,  may  be 
applied  without  painting  to  form  a  roof  sur- 
face. They  corrode  so  little  that  they  do 
not  need  painting.  Copper  and  its  com- 
pounds are  pretty  well  understood  and  need 
not  be  specially  discussed.  Copper  roofs 
are  in  good  demand  in  certain  directions, 
but  brass,  however  great  durability  it  may 
possess,  has  never  been  a  popular  roofing 
material.  Lead  as  a  roofing  material  has 
not  been  much  used  in  this  country.  The 
reason  why  is  not  easily  seen.  If  you  ask 
the  roofers  about  it,  the  answer  will  be  that 
it  crawls  and  creeps,  and  that  it  cannot  be 
used  with  any  success.  Practically  the  fact 
seems  to  be  that  when  lead  was  first  used  in 
this  country  for  roofing  it  was  so  expensive 
that  nobody  learned  to  handle  it  properly, 
and  cheaper  roofs  accordingly  had  the  field 
all  to  themselves.  When  the  price  of  lead 
dropped  to  the  figures  which  have  ruled  for 
the  past  few  years,  the  question  of  a  lead 
roof  became  one  that  could  well  be  taken  up 
again. 

Lead  makes  a  fine  roof  when  properly  ap- 
plied. It  gets  a  bluish  grey  oxide  under 
exposure  and  lasts  for  long  periods  of  years. 
The  creeping  which  is  so  generally  com- 
plained of  can  by  proper  construction  be 
entirely  avoided,  or  at  least  avoided  to  the 
extent  of  reducing  it  to  a  point  where  it  does 
no  great  damage.  The  roof  which  lead  fur- 
nishes is  one  that  is  easily  repaired,  but  it 
will  not  stand  hard  usage.  People  can't 
walk  on  a  lead  roof  without  doing  it  a  seri- 
ous injury. 

Why  zinc  has  not  been  more  frequently 
used  for  roofs  in  America  is  one  of  the 
conundrums  which  is  hard  to  answer.  It  has 
been  extensively  used  abroad,  both  flat  and 
corrugated.  The  corrugated  form  seems  to 
be  a  great  favorite  in  many  sections  of  Eu- 
rope. Zinc  has  been  successfully  applied 
here  in  different  forms  in  a  number  of  cases, 
and  on  the  other  hand,  in  other  instances,  it 
has  been  tested  under  unreasonable  con- 
ditions and  found  lacking.  There  has  been 
much  opposition  to  it  in  various  quarters, 
and  some  people  say  it  will  not  stand  the 
climate  of  the  seashore.  As  zinc  statues  in 
a  good  state  of  preservation  are  to  be  found 
all  along  our  sea  coast,  and  as  zinc  as  a 
coating  for  galvanized  iron  has  been  for 
many  years  successfully  used  without  the 
protection  of  paint  by  many  roofing  firms, 
it  is  difficult  to  see  a  reason  for  not  using 
the  zinc  itself  without  an  iron  support.  The 
ruling  price  of  zinc  is  so  low  that  the  present 
is  apparently  a  good  opportunity  to  resume 
experimenting  with  it  as  a  roofing  material. 


BERGER  BROS. 


Tinners'  Hardware 
and  Roofers'  Supplies 


The  best  Lave  Trough  Hangers  and  Pipe  Fasteners 
on  eai  ill.  Berger's  Long  Eave  Gutter,  Pipe  Hooks  and 
Fasteners  of  every  description.  Also  Ridging,  Crest- 
ings.  Finals,  Registers  and  Ventilators.  Don't  buy  un- 
til you  have  our  price.     Samples  and  catalogue  free. 

237  ARCH  ST.,   PHILADELPHIA,    PA. 


Canada  Iron  Furnace  Co.,  Lid. 

Manufacturers  of 

CHARCOAL  PIG   IRON 

MONTREAL. 

BRAND  "fj.  |.  F."  THREE 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO.  E,  DRUMMOND, 

Managing  Director  and  Treasurer 


REST  YOUR  EYES 


All  oculists  and  practical  scientists 
in  general  agree  that  it  is  a  good 
thing  to  rest  the  eyes  occasionally 
during  the  day  by  looking  at  a 
GREEN  DISC  for  20  seconds,  at 
intervals  of  2  to  3  hours.  Drop  us 
a  postal  and  we  will  mail  you  a 
GREEN  DISC. 


JOHN  LUCAS  &  CO. 


Philadelphia 
New  York 


Paint  Manufacturers.  Chicago 


Pearl  Steel  Ware 
Chocolate  Steel  Ware 
White  Steel  Ware 

Lead  for  fine  quality. 


H.  BOKER,  Manufacturer. 
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Half  Prdee 


> 


The  original  selling  price  of  "Ideas  for  Hardware 
Merchants"   was  $1.00  ;  the  price  now  is 

SO     CENTS 

And  Oflly  handled  by  ourselves.  We  bought  out  the  publishers 
at  a  bargain,  hence  the  exceedingly  low  price. 

"  There  is  a  tide  in  the  affairs  of  men 
Which  taken  at  the  flood  leads  on  to  fortune  ; 
Omitted,  all  the  voyage  of  their  life 
Is  bound  in  shallows  and  in  miseries." 

This  is  the  opportunity  of  your  life.  Will  you  grasp  fortune  as 
she  rapidly  glides  past  you  and  within  reach  ?  We  have  only  a 
limited  number  of  copies  and  they  are  rapidly  going.  Mailed  on 
receipt  of  price,  postage  prepaid. 


THE  J.  B.  McLEAN  PUBLISHING  CO. 

10  Front  Street  East,  TORONTO,  ONT. 
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TELEPHONE    1780. 


.  H.  FARR  &  CO.  tasajf  FINE  VARNISHES 

Shellacs,  Japans,  Asohaltums,  Oil  Soap,   Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 

8  to   16    MORSE    STREET,        -         -        TORONTO,     ONT. 


For  Iron  Fencing 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


Limited. 


o0^oRatE  ^    JOSEPH  RODGERS  &  SONS, 

*^j  Ta  manufacturers  of 

^P  Pocket  and  Table  Cutlery,  Scissors,  Razors,  Erasers,  Etc. 

These    goods    have    fully    maintained    their    reputation    as    the    best    cutlery    in    the    world    for    over 

ONE    HUNDRED  AND  FIFTY  YEARS. 

Any  Infringements  of  our  Name  and  Corporate  Mark  will  be  promptly  prosecuted. 

bole  Agents  tor  Canada, 


JAMES  HUTTON  &  CO., 


Montreal 


CURRENT    JWAHKET    QUOTATIONS 


METALS. 


Tin. 

Uamb  and  Flag— 

56  and  28  lb  ingots,  per  lb   ..20,    21 
traits "     ....  20,    21 

Tin  Plates—  Charcoal  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes $o  50  $5  75 

I.X.,            "           6  75    7  00 

I.X.X.,        "           8  00    8  25 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 3  75    4  00 

IX              "             4  75     5  00 

IX  X,        "            5  75    6  00 

I.XXX.,     "             6  75     7  00 

D.C.,  12}xl7         3  50    3  75 

D.X.,  ..    4  50    4  75 

D.X.X.        "            4  75     5  CO 

Note. -Other  brands  might  be  shaded 

by  25c.  per  box. 

Coke  Platet— Bright 

Bessemer  Steel— 

I.C.,  usual  sizes    3  35     3  50 

I.C.,  Bpecial  sizes 3  60    3  75 

Charcoal  Platet—  Terne. 

Dean  or  J.G.  Grade— 

I  C.  20  X  28,  112  sheets   . .     6  75     7  00 

I.X.  Terne  Tin 8  75    9  00 

Old  process  I.C 13  00 

>•    F      "      I.X 16  0t 

Charcoal  Tin  Boiler  Platet. 

Coo klev  Grade—  Per  lb. 

X.X.',  14x56,  50  sheet  bxs  ) 

14x60,  "  >   6c,     6Jc 

14x65,  ) 

Tinned  Platet 

72x30  up  to  24  gauge «l    6J 

26        "     «}     7 

28         "     7J     7} 

Iron  and  Steel. 

Base  Price 
Common  Bar,  per  100  lb  ..  U  85  190 
Refined      "  "  ..     2  35    2  65 

HorseShoe  "  ..    2  60    2  75 

Band         ;;       ",        I  ^ 

Mish        "          "            :."    -i'00    4  25 
leigh  Shoe  Steel 2  50 


Tire  Steel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb   0  10    0  14 

Russian  Sheet        "        0  10 J  0  11 

Tank  Platesl-5  and  thicker  2  00    2  25 

Biiler  Rivets...       4  50    5  00 


Boiler  Tubes. 


2-inch 
-inch 


10}c 
13} 


Steel  Boiler  Plate. 

\  inch  $2  45 

L6     "       2  35 

^      "      nd  thicker  2  25 

Sheet  Iron, 

8  to  20  gauge   2  50 

22  to  24       "      2  35 

26  "       2  45 

28  "      2  65 

Canada  Plates. 

Alldull 2  50    2  55 

}  polished 2  55    2  60 

All  Bright  2  85 

Iron  Pipe. 

Wrought  67}  to  70  and  10  p.c. 
Galvanized,  45  to  50  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  57}  p.c. 

Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 4},  4} 

26  gauge,  "       it,  5 

28     "  "       5,    5J 

Gordon  Crown— 

16  to  24  gauge,  per  lb  4J,  4} 

26  gauge,  "         4J,  44 

28      "  "  44,  5 

Note—  Cheaper  grades  about    J  cen 

per  lb  less. 

Chain. 

i'roof  Coil,  3-16  inch,  per  lb 6    6  3-5 


1 

5-16  ' 

X 

7-16 

Vt 

% 

X 


2* 

....2  4-5 


Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    165 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 


0  50 


1  10 


Copper — Ingot. 

English  B.  S  ton  lots  0  10}  0  11 

Lake  Superior  0  10}  0  11 

Bolt  or  Bar. 

Cut  lengths,  round,  }tojin.$0  £0  $0  22 
"  round  &  square 

1  to  2  in 0  19    0  21 

Vote— Complete,  lengths  abou    fifteen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

Uu tinned,  14   oz,  and  light, 

16  oz,  14x48  and  14x60  $0  15    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  16    0  17 

Note — Extra  for  tinning,    2  cents  per 
pound,  and  tinning  and  half  planishing 
3  cents  per  pound. 
Planished  and  tinned,    14x 

48andl4x60  0  26    0  27 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  1b  ea,  per  lb..  0  18    0  19 
35  to  45      "  "        ..  0  16    0  17 

"       50  lb  and  above  per  lb  0  15    o  15} 
Boiler  <t  T.  K.  Pitts. 

Plain  Tinned    per  lb 0  19 

Snun  "         ...     0  21 

Wire. 
Pure,  in  coils— 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  18  0  20 

"         27  to  30      "      ..  0  20  0  21 

30  and  up 0  23  0  26 

Sheets,  hara-rolled  2x4  ft...  0  21  0  23 

Zinc   Spelter. 

Foreign,  per  lb 0  04}  0  04} 

Domestic    "      0  04$  0  04} 

Zinc  Sheet. 

5  o wt  casks 0  05    0  05} 

Part  casks 0  05}  0  05} 

Lead. 

Imported  Pig.  per  lb 0  ii|    0  02J 

Domestic  "       0  02J 

Bar,  1  pound 0  04} 

Sheets,  2}  lbs,  sq.  ft,  by  roll  0  04J  0  Olj 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  0i\  0  04} 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  p3r  lb  and  30  p.c. 
discount. 


Note — Cut  lengths,  net  price  ton  lots 
30  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  7}c. 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  14    C  15 

Standard  0  13    0  14 

Wire 0  17    0  19 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's.perlb  $0  10}  0  11 

Other  makes"    0    9}  0  10 

White  Lead. 

Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  cwt      4}  4  75 

No.  1  Do "  4  50 

No.  2  Do "  4  25 

No.  3  Do "  4  10 

Prepared  Paints. 

(In  \,  }  and  1  gallon  tins.) 

Pure,    per  gallon $105 

2nd  qualities    "      0  90 

Barn  (in  bbls) 0  80      0  90 

Colors  in  Oil. 

(25  lb  tins,  standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "      .0  11 

Golden  Ochre   0  06 

French      "        0  05 

Marine  Black    0  09 

"  Green    0  09 

Chrome    "        0  08 

French  Imperial  Green  o  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwtl  35  1  40 
"      (J.F.L.S.)"        "  2  75 

"  "      Roval         "       "  1  10  I  15 

Venetian  Red,  (best)  "  "  1  80  l  90 
English  Oxides  per  cwt  3  00  3  25 
American      "      )      „        „  .  „,.  .  qft 

Canadian     "      \  1  25  1  90 

Paris   Green,  per  lb  0  12}    0  15 

Burnt  Sienna,  pure,  per  lb  0  08J 

Burnt  Umber      "       0  05 

do      pure  0  08 

Drop  ulack  "      0  09 

Chrome  Yellows"       0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greens  "      0  12 

Golden  Ochre  0  03} 


HARDWARE 


27 


Tarnishes  (in  bbls).  Axle  Grease. 

No.  1  Furniture,     pergal 0  69  Pergross 7  00  13  00 

Extra        '  "        0  90  Hath  Tubs. 

BrownJapan  "        0  65  zinc  discount 4  00    4  50 

Brown  Japan,  Turpentine  p.  gal.  0  85  copper,  discount,   40  and  10  to  40  pc. 
No.  1  Carriage                            "       1  30         otf  K,eviged  list. 

Gold  Size  Japan       per  gal.  1  00    1  21  steei  clad  20  po.  di9. 
Pure  Orange  Shellac       "       1  !t5    2  05  „  , 

Hard  Oil  Finish       130  a  ^>BeaJ?~  ' 

Oil  Shellac 140  Brass.  b0   to  663 

White  Shellac 2  25  Nickel  50  and  10  to  60  p.c 

Linseed  Oil  (in  bbls)  „  , Door-  cn    „  ,„ 

_  ,  n  mi  Gongs, Sargant's 5  50    8  00 

Raw     pergal 0  53}  ,,    Peterboro   dis.  50  per  cent 

Boiled  o  obj 

Turpentine  (in  bbls;  American  make,  discount  60,  60  and 
Selected  Packages,  per  gal    0  42    0  43        \q  per  cent. 

Castor  Oil.  Canadian,  dis  45  and  50  pc. 

Best,  perlb 0  06g  0  06J  Farm. 

rod  on.  American, eaco 2  00    5  00 

Cod  Oil,  per  gal 0  50    0  51  House 

Glue(inbbls)  American,  per  lb 0  35    0  40 

Common,  0  07}  0  08 

French  medal 0  09J  0  (9} 


Carpet  Sweepers. 

Bissell,  per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "  18  00     tT!5?fe. 

Crown  Jewel,  per  doz 29  00     ' 

Grand  Rapids,       "       30  00    33  00 


Glass.—  Window. 
Box  Price. 

Double 
Star.  Diamond 

Per  Per        Per       Per 

50  ft       100  ft.     50  ft.  100ft. 
inches 

16  to  25        1  20-25         2  40         1  75       .... 
Cartridges— See  Ammunition.  26to40  1  40         2  70       2  00      .... 

Castors.  41  to  50  ....         3  10        4  50 

Bed, new   list,  dis.5Cpc.  )  to  50  t.nd  5      57  to  fin  ...  3  40        5  00 

Plate  dis.50pc,  )     percent.       61  to  70  3  70        5  50 


91  to  95 


dis.50pc,  )     percent.       61to70 

Cattle  Leaders.  I1  *°  8<°= 

No  31  and  32,  per  gross  ....     8  50  1125    "ll08,? 
_.  06  to  90 

Cement. 

Portland,  car  load  lots 

ThoroJd 

Queenston       "  

Napanee  "  

Chalk. 
Carpenters'  Colored,  per 


4  10 
4  50 


6  25 

7  00 

8  00 

9  (0 
10  00 


Bellows. 


Cabinet,  sheet Oil    0  12  Hand    per  doz  3  35    4  <5 

White.extra 0  16    0  18  Mou  ders'    "      . . ..     7  5010' 01 1 

Gelatine   0  20    0  30  Blacksmiths'   discount   35,40  percent 

Strip   0  16    0  18  Belting. 

Coopers    0  19    020  Agricultural,  50  per  cent. 

Al  clear  ......  ...........    ......    0  09  N      ,    leather,  dis.  40  &  5  percent. 

Liquid  Glue-F.  Lepage's,  dis.  20  to  Begt  ditto> 30  to  33*  percent. 
25  per  ct.  off  list;  Munns,  dis.  25  to  30  ' 

per  cent,  off  list.  Bench  Stops. 

Per  doz 5  00    6  00 
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Kits— Auger. 
Gilmour's  dis  60  per  cent. 

Ammunition-  Cartridges.  Excelsior,  discount  60  pel •  cen*. 

Rockf  ord  Common,  65  to  65  and  5  p.c. 

B.  B.  Caps,  51  and  0  per  cent.  .1        Perfection,  50  and  10  per  c. 

Kim  Fire  Pistol,  dis. 40to  45  p.c.  Aruer.  ,Tennine's  Gen,  net  list  to  5  p.  cent  dis 

Rim  Fire  Cartridges,  Dom.  50&5p.c.  _ 

Rim  Fire,  Military,  net  list,  Amer.         ,     ...   .    °"r-  t 

Central  Fire  Pistol  &  Rifle,  15  to  18  per  Gilrncur  s,  4<1  too0percb.it 

cent.,  Amer.  Expansive 

Centra;  Fire  Cartridges,  pistol  sizes,  CIark-a  15  per  cent. 

Dom.  30  per  cent.  p_„ol.in.  fn  „„■»„„* 

Central    Fire    Cartridges,    sporting  Excelsior,  10  per  cent. 

and  military,  1  i  and  5  per  cent.  Gimlet 

Central  Fire,  Military  and  Sporting,  Clark's,          per  doz 0  65    0  90 

Amer.  net  list.     B.B.  Caps,  discount  Diamond,  Shell  "       100    150 

45  p.c.    Amer.  Nail  and  Spike,  pergross    2  25    5  20 
Loaded  and    empty  Shells,  "Trap" 

and  "  Dominion  ' '  grade, 25  p.c  Blacking,  (Catchpole's). 

Shot.  No.  1,  Egyptian  Blacking 9  00 

Canadian,  common.  15  per  cent.  "    2,                                          4  50 

Brass  Shot  Shells,  65audl0p  c.  _,.     _  _   ,, 

Primers,  30  per  ceut.  Blind  Rollers. 

Wads.-BuMurin's.  Annex per  doz.     125    175 

perlb    Mascot    1  35    1  80 

Best  thick  white  felt  wadding,  Erminie  "  112    120 

DinAl£:  5aP iU    *  °°  Blind  and  Bed  Staples. 

Best  thick  brown  or  grey  felt  „  , . 

wads,  in  J  lb.  bags  0  70  All  sizes,  per  lb 0  11    0  15 

Best  thick  white  card  wads,  in  Bolts. 

boxes   of   500     each,    12   and  Carriage,  dis,  70. 

smaller    gauges 0  99  Tire,  dis   60  to  60  and  10  per  cent 

Best  thick  white  card  wads,  in  Stove,  dis., r.O  and  10  p.c. 

boxes  of  500  each,  10  gauge 0  35  Elevator,  dis.,  35  to  40  p.  c. 

Best  thick  white  card  wads,  in  Machine,  dis.,  70  to  70  and  10  per  cent 

boxes  of  500  boxes.  8  (jauge....    0  55  Rnrinir  Machines 

Thin  card  wads  in  boxes  of  1000  Boring  Jlacnines. 

each,  12  and  smaller  gauges...    0  20  Complete,  with  Augers,  ea.    5  00    7  5C 

Thin  card  wads  in  boxes  of  1000  Braces 

each,  10  gauge...... 0  25  Barber's   '....    6  00    7  To 

Thin  card  wads  in  boxes  of  1000  Barber's  Ratchet 10  00  11  00 

each, 8  gauge .........           0  45  Parmer8' 2  00    2  75 

Chemically  prepared  black  edge  Millar's  Falls  15  50  29  00 

grey  cloth  wads,  in    boxes  of  p.  M 

250  each—  Brackets— Shelf. 

11  and  smaller  gauge  0  65  T  .  n  .,„  n  „  d  Canadian   uer 

9andl0gauge 0  75  J  ap a nn ea  canaaian,  per 


2  ™  96  to  100 

1  10  Pilkington. 

1  10  [Discount  10  p.c.  off  for  box  lots,  and 
10  and  5  for  10-box  lots.] 
Ordinary. 

gross  ....."...     045    075       st  break $365 

White,  lump,  per  cwt  0  60    0  65     2nd      "        3  90 

Red 0  05    0  06     3rd       "        4  60 

Crayon,  per  gross   0  14     0  18     4th       "         4  95 

Chisels — Socket,  Framing  and  Firmer        5th  5  40 

American, dis  70  per  cent .  6th       "        5  90 

Canadian,  dis    35  per  cent.  •       7th       "        0  50 

Tanged  Firmer  per  doz 0  85     4  00  Picture  Glass 

Churns  Pilkington's  ordinary. 

Daisy  or  Leader,    dis.    from   factory   1st  break    4    0 

60  and  2V4  per  cent.   From  stock  60   2nd      "       4  70 

percent.  3rd      "         5  40 

damns  4th       "        5  90 

Clamps-  5th      "        6  50 

Judd's,  dis.  20  p.c.  6th       "        6  9C 

Stearns,  per  doz 3  00  10  00     7th       "        .'.'.      770 

Clips.  Gas  Fittings  and  Staple  Brackets. 

Axle,  dis.  65  p  c.  Jas.  Barwell,  Toronto— Dis.  20  to  25  p. 

Coffee  Mills.  c->  ,ree  of  du*y.     Net  list  on  appli- 

Box 3  60  13  00  cation. 

Side 3  60    4  00  Glue  Pots. 

Enterprize,  No.O   1  35     Tinned,    each    0  30    

"  No   2 2  70      Enamelled"      0  55    '. 

Compasses,  Dividers,  etc. 
American,  dis.,  601  to  65  p.c. 
Cradles,  Grain. 
Canadian,  discount  25  to  30  p.c. 

Can.  discount  25  to  27}  p.c 


1  gauge 
7  and  8  gauge 0  90 


doz.  pairs 0  50    3  40 

Sanaerauge".'.'.'                  ™    110  Berlin  Bronze  Cana'n   ....    0  85    3  20 

Superior    chemically   prepared  Broilers. 

pink   edge,    best  white  cloth  Light,  dis.  65  to  67}  per  cent, 

wads,  in  boxes  of  250  each—  Reversible,  dis.,  65  to  67}  per  cent. 

11  and  smaller  gauge 1  15  Vegetable,  per  doz.,  dis.  371  per  cent 

9  and  10  gauges 140  <».     N     *       „      '....6  00 

7and8gauges 165  "No    9        "                                7  00 

5and6gauges 190  Queen  City .[.""    7 '56  10  00 

Anvils 

Perlb 0  10    0  12}  Butchers' Cleavers. 

Anvil  and  Vice  combined  From  8  to  12  inch,  per  doz    500    4    23 

each 45°  Butts-Bras*. 

Augers.  Wrought  Brass  dis.  70  and  10  to  75  per 

Gilmour's,  discount50  per  cent.  cent 

Hollow  Steam's  per  doz..  13  00  20  00  Cast  Iron. 

Adjustable"         each 5  50    6  50  r_,ooae  pjn,  dis   65  And  5  to  65  5  pc.  and 

Post  Hole, Vaughan's,  each    135    160  5  per  cent. 

Excelsior,  Jennings',   discount  50  pel  '  wrouahtSteel 

C6nt'                   Awls  Fast  Joint,  dis.  65  &  10  to  70  pc, 

Sewing            pergross'....     S  65    159  £oose  Pins,  "    1 65  &  10  to  70  p.c 

Pegging,              "                     0  65    1  25  Berlin  Bronzed,  dis.  70.  iO  and  5  per 

Brad                                            0  85    1  60  cent, 

"handled           "        '.'.'.'     3  60    7  3C  Gen  Bronzed, perpair  ... .     0  40    065 

Saddlers'               "         ....     0  45    160  Can  Openers. 

Awl  Hafts.  Acme,  per  gross   9  00    10  00 


Patent  Peg,  pergross. 
"    Sewing,         " 


7  25    8  00 


Sardin    Scissors,  per  doz.    3  75      4  50 


Card. 

Awl  and  ToolSets.  Horse,  per  doz 0  60    100 

liillar's  Falls,  per  doz 2  80    8  30  Carpet  Stretchers. 

Axes.  American,  per  doz 1  00    1  50 

Per  box    ^.     6  00  12  00     Bullards  "      6  50     .... 


Grindstone  Fixtures. 

P.  S.  &  W.,  per  doz 3  88    4  25 

Hammers — Nail. 
Maydole's    net  list  to  5  per  cent,  dis 

Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list; 
dis.  40  per  cent.  ,  J*"*. 

Hart  Mfg.  Co.,  (bolt  dies)  (Amer.  list)  Magnetic,  per  doz  110    150 

dis.  25  per  cent.  „  ,.  Sledge 

_  ~  Canadian,  per  lb 0  l2i  0  11 

Door  Springs.  Ball  Pean 

Co^per^z^.".02::::    6*88    160      English  and  Can.,  per  lb  0  25  0  30 

English,     "        2  00    4  00  ,   Handles. 

Axe        per  doz 00  3  50 

Store  door    "     1  00  180 

Chest,  per  doz  pairs  0  40  2  50 

Chisel. 

Firmer        pergross 3  00  4  50 


Draw  Knives 

American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast 


Millar  Falls,  per  doz 16  00  51  5C  Socket  Firmer   "         325    8  00 

P.  S.  &  W.,  dis.  40  per  cent.  Socket  Framing  per  gross    3  75    5  00 

Drill  Bit.  _      .               ^"rfc. 

Morse,  dis.  37} to  40  percent.  C.  &  B., discount  35  per  cent,  to  40  p.c. 

Standard,  dis.  47}  to  50  p.  c.  _  „  „     ,.                H°*- 

Elbows— Stove  Pipe  C.&B.,  discount  35  per  cent,  to  40  p.o 

$1.00  to  $1.65  per  doz.  ,  #"»■ 

Fawcets.  American,  per  do,      1  00    125 

WinkeLp^rdoPzerdOZ 1  So"    2  25  American    per  gross  '    ...     3  15    3  75 

wine,  peraoz   130    22a  Hammer  and  Hatchet. 

irnsCorkstops.No2p.doz.0  A^s.,^,                   0  50    0  8C 

Petroleum,  per  doz 4  50    6  50  Canadian  per  pair 0  18    0  25 

Files  and  Rasps. 

Kearney  &  Foote's  discount  Am.  List  Hangers. 

57}  to  60  per  cent.  Door  4  and  5  inch,  per  pair    9  40    0  80 

Black  Diamond,  50  &  5  per  cent.  dis.  Lanes,  45  to  47&  p.c.  dis 

to  50  and  7}  Amer.  List.  H„tl,i1BU 

Nicholson's  dis.,  Amer.  list,  50,  50  and  5  „                          "  "' 

percent.  Can.,  dis  40  to  42}  p  c. 

Toronto  File  Co..  50  and  10  to  60  p.c.  Hinges. 

Jotut's, dis1  Can.  list,  25pc.  to  27}  p.c.  Blind'  ^.M':?0^  W  ",ndi,°  pc 

Globe  File  Co.'s  disc.  60  per  cent'  P  ..       MF^Ll^18!  e8S;  dls' 60  Pc 

"  larney  &  Foote's  dis  T  igM  T  a_  ,  5u?aloA  d»  *°  to.™  P« 

,0  50  and  10  p.c.  Hegavv    n. 

.  45 p.c.  Amer.Hellers  fce.a,!yy'hp' 

Rasps,  Spencer's,  dis.  Can.  list  6  to  10  in.,  per  set  .7... 

Horse  Rasps,  Toronto  FileCo.,  50  and  12  up                         ' - '  •  v»?fH„  °  °? 

10  p.c,  Amer.  list.  gcrew    Eureka *",*£■  f& 

Fluting  Machines.  Gate.Clark's 150    2  20 

Each 0  60    200  "      Shepard's,dis50to60  p.c 

Forks.  Per  doz.  pairs 

Hay.Manure,  etc,dis.40  to  45  p.c.  ^'^Shepard's  Samson   1  75    1  to 

Freezers,  Ice  Cream.  Hoes 

Gem,  dis,  57}  to  60  percent.  ,    *  .. 

Shepard's     Lightning,  dis.  50   to   50  Garden,  Mor  ar,  etc., discount  40  to 

and  10  p.c.  *b  Ppr  cent. 

Fruit  Presses.  PUnt"              doz 4  00    5  °' ' 

Henis',  per  doz   4  00  Hooks—  Casllron 

Enterprise   discount  10  p.c  Bird  Cage,    per  doz 0  50    lit 

Shepard's  Queen  City,  dis.  15  p.c;  Clothes  Line,    "        0  27    0  63 

Fry  Pans.  Harness,             "       0  72    0  88 

Acme,  discount  55  to  60  per  cent  Hat  and  Coat,  per  gross      100    3  00 

r,                 .,    ,  ■       im    mi  Chandelier   per  doz 0  50    1  00 

Gauges — Marking,  Mortise,  etc.  v,"«.».                1                                              v~ 

Stanley's,  dis.  50,  55  p.  c.  Wrought  Iron. 

Wire  Gauges  Wrought  Hooks  and  Staples,  Car. 
Winn's  Nos.  26  to  33,  each    165    2  40      dis,  40  and  5  to  40and  10  per  cent. 
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HARDWARE. 


Wrought  Hooks  and  Staples,  Amer 
dis.  75  and  10  to  80  per  cent. 
Wire. 
Hat  and  Coat, dis.  55  to  60  p. c 

Belt.perl.OOO 0  60    2  70 

Screw,  bright,  Eng.,  dis.  50  to  55  per 
cent. 

Horse  Nails 
Canadian, dis.    60  to  60  and  2}  p.c. 

Horse  Shoes, 
F.O.B.  Toronto!&  Hamilton....  $3  80 
Snow.       "  ,„.   ",  •  ■■  T3  90 

F.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  Picks. 

Star,  per  doz 3  00   3  25 

Kettles. 
Brass  spun,  7}  per  cent. dis.  off  new 

list 
Copper,  per  lb        ..    0  30    0  35 

Enamelled  Can.  50  p.c 
American,  60  and  5  to  60  and  10  p.c. 

Keys 
Lock,  Can, dis  50p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.  P.,  85  to  3  00 

Bronze,  Berlin,  per  doz  ..  2  75  3  25 
Bronze  Gem,  "  ....  6  00  9  00 
Sava  "        ••••    8  75  10  00 

Sliutter    porcelain,  F  & 

L.   screw,  per  gross 8130    4  00 

Knives. 
Clauss,  brnad.cake  and  paring  knives 
$7.20  per  doz.  nett. 
Ladles. 

Melting,  per  doz 170    4  50 

Leinou  Squeezers. 
Porcelain   lined,  per  doz    2  20    5  60 
Galvanized,  187    3  85 

Kine.  wood,  «  '*    *  au 

» g    glass  '  4  00    4  50 

All  glass,  '  1  20    l  30 

Lines. 

Pish,   pergross  105    2  50 

Chalk.         "  !  90    7  40 

Locks— Door. 
Canadian, dis.  per  cent..     ....        50 

Russell&Erwin.perdoz    2  90    7  50 

Cabinet. 
Eagle,  dis.  percent,  40  to  42J  p.c. 

Padlock. 
English  and  Am.  per  doz       50    6  00 
Scandinavian,  "  100    2  40 

Eagle,  dis.  percent, 15  to  17$  pc. 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory      "  1  25    3  75 

Lignum  Vital,  "         3  85    5  00 

Caulking.each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis     00  to  25 
percent,  dis. 

Home,  each... ..... 

Mincing  Knives. 

American,  per  doz     42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
7  0  to  70.10  per  cert 

Nails. 
CtttNails(Iron) 

1,  Either    Canada     or     American 

Pattern. 

Basis— 50  to  60  dy 185  190 

40dy 1  90  1  95 

30  dy 1  95  2  00 

20,  16&l2dy....  2  00  2  05 

10  dy 2  05  2  10 

8&9dy 2  10  2  15 

6&7  dy 2  25  2  30 

2.  Amer.  Pattern  Only 

from  4  to  5  dy  ..     2  35    2  40 

3dy.(lath) 2  85    2  90 

3    Canada  Pattern  Only 

from  4to5dy  ..     2  35    2  40 

3  dy.  (lath) 2  75    2  80 

3  dy.  A.P.  Fine     3  45    3  50. 
Cut  Nailsf  steel)  Add  10c.  to  the  prices 

in  list  for  iron  nails. 
Wire  Nails,    75,   10  and  5  per  cent  ; 
3  per  cent,  cash  delivered  in  lots 
of  10  kegs  or  more. 
Brads  &  Moulding  Nails,    75, 10  and 
5  per  cent,  from  new  list. 
Nail  Pullers. 

(ierman  &  American 1  85    3  50 

Nail  Sets. 

per  gross 
3quare,roundandocta-338    ^  ^ 

Dfamoii'a:: ::::..,., 12001500 

Netting. 
Poultry,  60  per  cent  dis. 

Import  fO,  10  per  cent. 
•  Oil. 
Canada Befined Oil  (Toronto)  14       15 

Carbon  Safety     "     0  17    0  18 

Canada  WW.     '       0  20    0  22 

American  W.W.  "     ■   •  ••.    0  25 

S   R.Seal per  gal  0  63    0  65 


Oilers. 
McClary'sGalvan.  Jron 
Oil   Can,   with    Pamp, 

perdoz 19  50 

Zinc  and  Tin,  dis.   50,  50  and  10. 

Copper, per  doz 1  25    3  50 

Brass,  "       1  50    3  50 

Malleablu,  dis    ab  per  Ot. 
Pails. 

Galvanized,  per  doz  2  25    3  30 

Pencils. 

Dixon's,  per  gross 100    4  25 

Carpenter 2  25    3  60 

Par. doz 6  00    9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent    American  dis. 57} 
Wood,  fancy  Canadian,  or  American 

35  t  j  37  J  per  cent. 

Bailey's(StanB  &  L.Co.)42J  to45p.c 

Miscellaneous,  dis.  15  to  17}  per  cent 

Bailey'sVictor.dis.  15  to  17}percent 

Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.  dis 

37},40p   c. 
Button's  Imitation,   per 

doz 5  00    9  00 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  B.  &  L.  Co.,  dis.  70  and  10  p.  c. 
Poppers. 

Corn,  square,  per  doz 135    2  00 

Pruning  Shears. 

Perdoz 4  00    5  50 

Pulleys 

Hothouse,  perdoz 55    100 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Bumsey  or  Canadian  Cistern  57}  to 

60  per  cent. 
Pitcher   Spout,  65  to  67}  p.c 
Canadian  Cistern  60  to  62 J  p.  c.from 

factory. 
Canadian  Pitcher  Spout  671  to  70  p.  c. 
from  factory. 

Punches 

Saddler's,     perdoz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  perinch     100 

Putty 

Bladder,  per  100  lbs 11       2 

Tins,  lbs   2  50    2  75 

Bail. 

Barn  Door,  per  foot 3  3} 

Sliding  Door,        "       ....  3}        3} 

Lanes,  40  p.c.  dis 

Bakes. 

Cast  Steel  and  Malleable  Canadian 

list  dis.  40  to  45  percent. 

Bazors. 

Boker's,  perdoz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Bazor  Strops. 

Currier's,  per  doz  125    3  60 

Bivets  and  Burrs. 
4  mos.,  or  3  per  cent   cash  30  days. 
Copper  Bivets,  dis.  50  per  cent. 
Iron  "  "    55  and  10  p.c. 

Tinned  and  Black  Bivets,  55  &  10  p.c. 
Burrs,  Iron,  60  and  10 
Terms,  4  mos.  or3p.c.  cash  30  days 
Bivet  Sets. 
Canadian  dis.  30,  35  per  c. 
Hope 

Per  lb. 
Sisal.    Manilla. 
7-16  in.  and  larger..      6}  9         9J 

•4,5-16,  %  in 7i  9*        9j 

Cotton,  per  lb 18       20 

New  Zealand 8}         9 

Russia  Deep  Sea,  per  lb..      12j      13} 

Jute    "    ...      061     07J 

Rules. 
Boxwood,  dis.  80  to  80  &  10  p.c. 
Ivory,  dis  37*  to  40  per  cent 

Sad  Irons. 

Mrs.  Potts,  per  set       75       80 

"  N    P.         '  1  00    1  05 

Sad  Heaters. 

Dome, Shepard's, per  doz    4  75    5  00 

Sand  and  Emery  Barer. 
B. &  A. ,  sand,  40  to  40  and  5 per  cent. 

Emery,  per  quire 55        90 

Sash  Cord 

Perlb 22        50 

Sash  Locks. 
Triumph  and  Morris,  dis  37},  40per 
cent. 

rjempshell's  dis.  40,  621  per  cent. 
Canadian,  dis.  45,50  p.  c 
Sash  Weights. 

Sectional,  perlb 1} 

Saws. 
Hand,  Disston's,  dis  10  p.  c. 
S.  &  D  ,  dis.  35  percent,  to  40  p.c. 
Cross  Cut,  Disston's,  per  ft.  35  to  55 


S  *  D  dis.  35  p  c.  on  Nos  2  and  3. 
Hack,  complete,  each —        75    2  75 

"       frame    only  ?5 

Saw  Sets. 

Per  doz 1  65    9  00 

Scales. 
Canadian  List,  dis.  40  p.c 
Scale  Beams. 
Canadian,  B   S.  &  M.  dis.  40  p.  c. 
Scrapers. 

Box,    perdoz  2  10    4  50 

Foot,       "  40    3  50 

Screens. 
Window,  patent,  perdoz    5  00    6  CO 

Screw  Drivers. 
Sargent'B,  perdoz 65    4  00 

Wood.F.  H., Iron,  and  Steel, 771  per 

cent.,  dis. 
Wood,  B.H.      "      721  per  cent.  dis. 
"      F.  H.  Brass75        " 
•'     B.  H  70 

Diamond   Point  wood   screw  nails 

bright,  dis.  771  and  20  per  cent. 
Bench,  wood,  perdoz —    3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  to  45  per  cent. 
Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  iapanned,  dis. 75  percenc 
B.  &  W.  N.  P  ,dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
^Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"       N.P,,  70  per  cent. 
Clauss,  Full  nickel,  60  p.c.  off 

"     Japanned  handles,  7u  p.c.  off. 
Sheaves 
Sliding  Door,  per  set    ...        77    140 

Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

■  Sieves 
Wood  Bim,  black,  p.  doz    115    135 
tinned,  1  35    1  60 

Tin  Bim,  "  "  2  30    2  45 

"  black,        "  1  80    2  25 

Snaps 
Harness,  German,  dis.  35  percent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  i  or  Vi  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Per  lb 0  28    0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves, 

Wood,  English  180    5  00 

Iron,  American  135    2  35 

Spoons  and  Forks. 

TeaSpoons  pergross    7  50    12  00 

Dessert  "      ....         "         21  00  

Table       "       ■•••         "         30  00    30  00 

Dessert  Forks...        "         24  00  

Medium     "      -         "         27  00 

Table  "      ■•         "         36  00 

Squares. 

Iron,  per  doz  165    2  90 

Steel,  dis.  80  and  5  to  80  and  7J4  p.c. 
Try  and  bevel,  dis.  50  to  521  percent 

Staples. 
Fence,  galvanized,  per  lb  31 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent.  ,. 

Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 
Stove   Polish,  (Catchpole  s). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz 1  7b 

No  1,  Stove  Paste,  per  gross —    9  00 

••2        "  "         "        "       ....     4  80 

Stone. 

Washita, perlb 0  25        50 

Hindostan,  per  lb 0  06       07 

Slips,  per  lb  9 

Labrador,   perlb 0  13 

Axe,   "        0  15 

Turkey'  '       °  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut,  Carpet  Blued ,  gimp,  55  per  cent 
"  tinned,  dis.  571  per  cent. 

Swedes'  iron,  blued  ortinned,  dis.  50 

per  cent. 
Upholsterers" dis.  50  percent. 
Copper  Nails, dis.  60  per  cent. 

"      Tacks,  45  per  cent. 
Clout  Nails,  dis.  60  p.c  to  65  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  65  per  cent. 
Trunk  Tacks,  dis.   57}  per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  6*K  p 


Cigar  Box  Nails,  dis.  45  per  cent" 
Shoe Finders'TacKS and  Nails, dis.  37 
percent. 

Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 
Chesterman's,     each....    0  90    2  85 
"  steel. each  .    0  80    8  00 

Thermometers. 
Tin  case  &  dairy, dis.75p.c 

Thimbles. 
Asbestos, filled, per  doz. ,35  to  40  p  c. 

Ties. 
Cow, perdoz 1  '!*>    2  50 

Tinner's  Tools. 
P.S.&W.,  net  list. 
Canadian  15  to  35  per  cent  dis. 

Tinware. 
Stamped, dis.  Assn  list, 70,  and  121  per 
cent,  to  70   and  25  p.c.  on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "       " 

Transom  Lifters 
Payson's,  82.60  to  $5.00  per  doz. 

Traps 
Game.Newhouse,  dis  331  P-C-  to  35  p.c. 
Game.H  &N..P.  S.  &  W.  or  Steel,  60 
and  10  to  671  per  cent. 

Mouse,  per  doz  0  35    150 

Rat  "        2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz   4  75    9  00 

Brade's        "        00  10  50 

D.  &  S.,  discount  35  p.c. 

Triers. 
Butter,  perdoz 6  25    9  00 

Twines. 

Bag,  perlb 0  121  0  20 

Wrapp'g.mottl'd.pr.pack    0  50    0  60 

"         cotton,  per  lb..    0  18    0  20 

Mattress,  per  lb    0  33    0  45 

Staging        "         0  27    0  36 

Broom         "         0  30    0  5b 

Binding,  flax,  per  lb 

"         iute      "      

"         Blue  ribbon 0  121 

"         Redcap 0  11} 

Crown 0  H'J 

"         Silver  Composite 0  09 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Hand.perdoz 4  00    fi  00 

Bench,  parallel, each....  2  00    4  50} 

Coach,  each  6  00    7  00 

Peter  Wright'?,  perlb....  0  12    0  13 

Pipe,  each 5  50    9  00 

Saw,  perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz   4  00    8  50 

Washers  "Iron,"  40  percent.,  4  mos. 
or  3  per  cent. 

Well  Wheels. 
Amer. .perdoz.  8,10  &  12  in.    3  38    6  Oo 

Wire. 

Brass  Wire,  16  to  25  wire  gauge,  21  to 
26c.  lb. 

Copper  Wire,  5  to  10  p.  c.  off  Amor.list 

Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
[In  lots  of  1,000  lbs.,  annealed  oiled, 

and  annealed  and  galvanized, freight 

will  be  prepaid.] 

Bright,  Coppered  steel  and  spring  80 
per  cent  f.o.b.  Montreal 

Broom  Wire  5|  to  61c.  per  lb. 

Clothes  Line  Wiie,  19  gauge,  per  doz 
coils 3  95 

Wire  Fencing. 
Galv.2barb,2}&5in.apart     \„,        ,, 
"4      "    4  &  6  "      "         /3J        d* 
"    Plain  twist,  all  deld        31      3% 
"    Steel  thorn  and  rib- 
bon          4}      5 

"Lock  Barb,"  4  point 4} 

Ditto  Glidden  2  point  ..      4} 

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points 41 

Steel  staples 31 

Terms,  60  days  or  2  percent,  in  30 
days. 

Wire  Cloth 

Ordinary,  discount  2b  p.c. 
Painted  Screen,  p.lOOsq.ft    185    190 
Wrenches. 

Acme,  35  to  371  per  cent. 
Agricultural,  70  and  10  to  75  p.c. 
Standard,  dis.  60, 60  &  lOp.c. 
Coe'sGen'ne.dis.  321  to  35 p.c  dis. 
Diamond,  dis.  331,  35  p.  c. 
Tower's  Engineer,  each    . .    2  00   3     ' 

S.,  per  doz 5  80    7    0 

G.  &K.'sPipe    "      6  00 

Burrell's   "     eaca 3  40 

Pocket, perdoz 125    2  00 


TRADE  MABK  FOR 


Simpson,  Hall,  Miller  &  Co., 

1 6  and  1 8  DeBresoles  St.,  Montreal. 


REGISTERED 
TRADE  MARK  FOR 

KNIVES,FORKS,SPOON& 


HOLLOW    WAn«. 


Manufacturers  of  the 

Finest  Quality  Electro-Plated  Ware. 

Arid    Sole    Manufacturers   of    the    Celebrated 

WM.   ROGERS'  Knives,  Forks,  Spoons,  Etc.    a. j. whimbey,  Manage,. 


BLACKSMITHS'  TOOLS. 


Horseshoe  Vises. 

Price,  No.  1,  -  $4.00 
"      No.  2,  -      7.50 

Will  save  their  cost 
in  a  week's  sharpen- 
ing  


JARDINE&CO. 

HESPELER,  ONT. 


TRADE    MARK. 


BLACK 
DIAMOND 


FILE 
WORKS 


21  to  43  Richmond  St.,  Philadelphia,  Pa. 

Gh  &  ZE3I.  ZB^ZRHSTIETT, 

MANUFACTURERS   OF 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  Lightning  Sawfiles. 

AND 

EVERY   OTHER    DESCRIPTION   OF  SAW  FILES. 
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WE  MAKE 


MANILLA 

BROWN  WRAPPING 
HARDWARE  MANILLA 
LEATHER  MANILLA 


PAPER 


^PECIAL  Paper  for  the  Hardware  Trade  ; 
different  kinds  ;  different  weights  ;  different 
sizes  ;  different  prices.  No  matter  how  much  you 
want,  or  of  what  grade,  write  us  for  prices  and 
samples.     We  are  out  for  the  business. 


*•  E.  B.  Eddy  Co.  H8&»d. 
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A.  ALLAN.  Pres. 


J.  O.  GRAVEL,  Sec.-Treas. 
F.  SCHOLES,  Man.  Director. 


THE  CANADIAN  RUBBER  (OV 

Of  Montreal  and  Toronto. 
CAPITAL,       -       -       $2,000,000. 


MANUFACTURERS    OF 


First  Quality  Rubber 
Boots  and  Shoes,  Supe- 
rior Quality  Rubber  Belt- 
ings, including  The  For- 
syth  (Boston  Belting  Co.) 
Seamless  Rubber  Belt- 
ing. For  which  we  are  Sole 
Agents  and  Manufacturers  in  Canada. 

We  hold  the  Patent  and  Bight  to  Manufacture 
in  Canada. 

THE  PATENT  PROCESS  SEAMLESS  TUBE  HOSE 

We  Make  all  Our  Hose  by  this  Proceus. 

ASK  THE  MERCHANT  YOU  DEAL  WITH  FOR  IT  AND  TAKE  NO  OTHER. 

Rubber  Packings,  Valves,  Gaskets,  etc. 

Head  Office  and  Factory,  Montreal.         J.  J.  McGILL,   Han. 

WESTERN   BRANCH  : 

Cor.  Front  and  Yonge  Streets,  TORONTO. 
J.  H.  WALKER,  Manager. 


WE  WANT  TO  HEAR. 


WHEN  YOU  NEED 


RUBBER  HOSE. 


OUR  BRANDS 


"Maltese  Cross,"  "Extra  Quality,"  (Black  or  White), 

"Kinkproof,"  (Wire  Bound),    "Antimony,"  (Red), 
"Lion,"  "King,"  "Leader,"  "Fairy,"  (Cotton). 

The  Gutta  Pergha  &  Robber  Mfg.  Co. 

61-63  FRONT  ST.  W.,  TORONTO.     OF  TORONTO.  LTD. 


Brandram  Bros.  &  Co. 


ROTHERHITHE,  LONDON,  ENG. 


^ 


^mj^ 


B.  B. 

GENUINE 


Manufacturers  of 

The 

Celebrated 

Brand 


S 


fcVWIU*,, 


B.  B. 

NO.  ONE 


<P 


WHITE  LEAD       B.  B.      WHITE  LEAD 

White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


For  samples  and  information  apply  to 


HENDERSON  &  POTTS 

Nova  Scotia  Paint  Works,  Halifax,  N.S, 


THE  TORONTO 

Silver  Plate 

CO. 

Make  a  specialty  of 

Prize  Cups 
Trophies 
Medals 


And 


Suitable  for  any  athletic 
competition 


FACTORIES   AND   SALESROOMS 


KING  STREET  WEST,  TORONTO,  CANADA 


E.  G.  Gooderham,  Manager 


J  NO.  C.  Copp,  Sec.-Treas. 
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FOR  GOVERNOR  OF  NEW  YORK 

COL.  ALEXANDER  S.  BACON 

Patriot      Soldier      Jurist 


THIS  is  the  man  who  risked  his  life  in  overthrowing  John  Y.  McKane  and  his 
associates  ;  one  of  the  boldest  and  most  corrupt  political  rings  that  ever  existed. 
He  is  a  resident  of  Brooklyn  ;  a  graduate  of  West  Point  ;  a  Colonel  of  the 
National  Guard  ;  a  renowned  Lawyer  and  orator  ;  is  active  and  aggressive  in  all  religious 
and  benevolent  works,  and  a  man  of  back-bone,  who  is  eminently  fitted  to  be  the  Next 
Governor  of  New  York  State. 

All  the  friends  of  good  government  should  vote  for  him.     Can  ycu  not  serve  your 
Country  and  support  him  in  turning  the  rascals  out?    Smash  the  rings  !  ! 


Aspinall's 


Enamel 


Is  a  quick 


Seller 


7 


ENAMEL 


4P» 


£J  A  POT  OF 


&&     T UNCH^S  ADVJCE   IS  ALWAYS  GOC& 


M 


SOLD     EVERYWHERE 
IN  TINS    OR    POST  FREE 
|  7?^&3/-F0R  BATHS  9?//S&3/fe 
f)      WORKS.  ION  D  ON 


Aspinall's 


Enamel 


Always 


Pleases 


All  Other  Enamels  are  Imitators  of  Aspinall's. 

Sole  Agents  for  Aspinall  Ename'.  Ltd. 


WALTER  H.  COTTINGHAM  &  CO., 


Fine  Paints 
and  Varnishes, 


Montreal,  Canada 


** 


ojvee** 


Pulley  Block 

©  ©-© 
SEE  THE 

DIFFERENCE 

Write  for  Price  Lists. 


Lifting  i  ton  with  a  set  of  i-ton  "  Hvper-Acme' 
Pulley  Blocks. 


Lifting  i  ton  with  a  set  of  i  ton  "  Weston'; 

Pulley  Blocks. 


RICE  LEWIS  &  SON 


LIIMIITIEID 


CANADIAN  AGENTS 


TORONTO. 


BE 


SANITARY 

Soap 
Vase 

Press  the  button 

Enough  soap  discharged 
for  individual  use. 

Keeps  basin  clean. 

Prevents  pipes  clogging. 

Saves  soap. 

Saves  money. 


PATENTED 


The  Soap  used  in  these  Vases  is  made 
specially  for  the  purpose,  and  we  guar- 
antee it  pure. 

Especially  desirable  in  public  buildings. 


FOR  SALE  BY 


The  Toronto  Steel  Clad  Bath  and  Metal  Co. 

LIMITED. 

123  QUEEN   ST.   EAST,  TORONTO,    CAN. 


OIL  STOVES 

Improved  Patterns  for  1894. 


DAIS!" 

Tin 
Bottom 


One,  Two  and  Three  Burner,  Ovens  and  Extension  Tops, 
Finish  First-class,  No  Smoke,  No  Smell. 


Kemp  Manufacturing  Co. 


TORONTO. 


. .  HARDWARE . . 


Published  Weekly. 


A    PRACTICAL  JOURNAL    FOR   THE    WROUGHT,    CAST,    STAJIPED, 
SHEET   AND  SPUN   METAL  TRADES. 


$2.00  a  Tear. 


Vol.  VI. 


TORONTO  AND  MONTREAL,  JUNE  30,   1894 


No.  26 


J,  B.  McLEAN. 

President. 


HUGH  C.  McLEAN. 

Sec.-Treas 


THE  J.  B.  McLEAN  PUBLISHING  COMPART. 

FINE  MAGAZINE  PRINTER8 

AND 

TRADE  JOURNAL  PUBLISHERS. 
HEAD  OFFICE:  -  .  10  Front  St.  E. 

MONTREAL  OFFICE  :        •  148  St.  James  St. 

E.  Desbarats,  Manager. 

NEW  YORK  OFFICE  :     Room  4 1 ,  Times  Building, 

Roy  V.  Somervllle,  Manager. 

EUROPEAN  BRANCH  : 

Canadian  Government  Offices, 

17  Victoria  St.,  London,  6.W. 
R.  Hargreaves,  Manager. 

John  Cameron,  General  Subscription  Agent. 


THE  question  of  handling  gas  stoves 
by  the  hardware  trade  is  a  live  one 
in  England  at  the  moment.  There, 
as  on  this  side  of  the  Atlantic,  that  branch 
of  trade  is  in  the  hands  of  the  gas  com- 
panies. And  there,  as  here,  there  is  a  cur- 
rent of  opinion  setting  in  which  favors  the 
sale  of  gas  stoves  being  controlled  by  those 
who  naturally  should  do  so,  namely, 
the  hardware  and  housefurnishing  mer- 
chants. But  there  is  this  difference  in 
the  agitation  in  the  two  countries  :  In 
England  it  is  earnest  and  active;  in  this 
country  it  is  passive.  According  to  our  ex- 
changes, the  agitation  in  England  has 
reached  the  stage  when  it  is  accounted  ripe 
enough  by  some  to  warrant  the  hardware 
merchants  a  convention  to  discuss  the  ques- 
tion at  issue.  Indeed,  and  the  gas  com- 
panies are  willing  to  surrender  to  the  hard- 
ware men  the  sale  of  gas  stoves  if  the  latter 
"as  a  body  would  undertake  to  go  into  the 
gas  stove  branch  fully  and  adequately."  As 
"  Barkis  is  w  llin',"  evidently  there  ought  to 
be  little  difficulty  in  settling  the  matter. 
*  *  * 

The  sale  of  gis  stoves  properly  belongs  to 
the  hardware  trade.  No  one  as  far  as  can 
be  remembered  has  ever  asserted  to  the  con- 
trary. The  argument  that  because  the  gas 
companies  make  the  gas  they  should  sell  the 
stoves  that  burn  it  has  never  been  advanced. 
But  it  has  been  urged,  in  sarcasm  of  course, 
that  if  the  gas  companies  should  monopolize 


the  sale  of  gas  stoves,  so  should  the  mine 
operators  or  coal  dealers  monopolize  the 
sale  of  coal  stoves.  But  the  gas  companies 
cannot  be  blamed  because  the  sale  of  gas 
stoves  is  practically  in  their  hands.  They 
had  a  commodity  in  the  shape  of  gas  to  sell. 
The  electric  light  companies  had  circum- 
sciibeJ  the  possibilities  ofgas  for  illuminating 
purposes  ;  and  the  makers  naturally  looked 
around  for  new  uses  fortheircommodity.  The 
most  promising  was  the  supply  of  gas  for 
heating  purposes.  To  this  they  turned  their 
attention  ;  and  in  order  to  stimulate  the  de- 
mand for  gas  as  a  fuel  they  took  up  and 
pushed  the  sale  of  gas  stoves.  By-and-bye 
the  trade  in  gas  stoves  became  impor- 
tant. Then  the  hardware  trade  awoke 
to  the  fact  that  while  it  slumbered  and 
slept  the  gas  companies  had  worked  up 
and  controlled  a  branch  of  trade  that  really 
belonged  to  it.  Now  the  hardware  mer- 
chants are  starting  in  to  secure  a  share  of  it. 
But  the  movement  cannot  yet  be  called  gen- 
eral. And  even  many  of  those  that  are  now 
struggling  for  a  portion  of  the  trade  in  gas 
stoves  find  themselves  more  or  less  handi- 
capped in  the  race,  because  of  the  start 
that  the  gas  companies  have  got  upon 
them.  But  the  only  thing  to  do  is  to 
persevere.  Carry  suitable  lines  and  adver- 
tise. The  gas  stove  is  not  used  nearly  as 
extensively  as  it  nvght  or  will  be.  As  gas 
becomes  cheaper  the  number  of  stoves  us- 
ing this  as  fuel  will  mu'tiply,  and  while  the 
gas  companies  may  always  be  competitors, 
it  s'ands  to  reason  that  they  cannot  do  all 
the  business  in  the  sale  of  gas  stoves  if  the 
hardware  merchants   awake   to  a  sense  of 

their  duty. 

*  *  * 

If  the  interest  of  the  sugar  dealers  is  keen 
in  the  fruit  crop,  that  of  the  wholesale  hard- 
ware men  is  not  much  less  in  the  apple  crop. 
Last  season,  it  will  be  remembered,  the 
yield  of  this  fruit  was  not  satisfactory.  As 
a  consequence  there  was  not  naturally 
a  good  demand  for  apple  parers,  and  the 
trade  was  compelled  to  carry   over  a  much 


heavier  stock  than  usual.  This  summer 
hardware  merchants  are  praying  for  a  big 
crop  of  apples  in  order' that  they  may  run  off 
their  uperfluous  stock  of  parers.  Their  re- 
que  t,  as  far  as  the  apple  crop  is  concerned, 
is  likely  to  be  gr.nted  ;  and  it  i ,  to  be  hoped 
they  will  be  able  to  get  rid  of  their  stock  of 
apple  paers. 

*  *  * 

Retail  hardware  merchants  can  make  a 
pretty  and  attractive  window  display  just 
now  by  utilizing  the  certain  lines  of  season- 
able goods—sporting  and  camping  supplies, 
for  instance.  Take  a  hammock  and  hang  it 
up  either  in  the  background  or  fore- 
ground, as  tastes  and  requirements  may 
demand.  Then  a  little  rustic  scenery 
may  be  introduced,  and  holiday  seekers' 
requirements,  such  as  fishing  rods  and  lines, 
fishing  baskets,  botanical  tins,  etc.  A  few 
guns,  rifles  and  revolvers  thrown  in  will  help 
to  enliven  interest  in  the  display,  while  flags 
and  bunting  tastefully  arranged  will  add  to 
the  color  effects.  This  is  merely  thrown  out 
as  an  idea.  To  put  it  to  practical  use  merch- 
ants or  their  clerks  must  draw  upon  their 
imagination  and  ingenuity. 

*  *  * 

"  I  am  sorry  that  I  had  to  send  you  back 
your  goods.  I  am  doing  nothing  here,  and 
I  expect  to  leave  very  soon.  I  thought  this 
was  the  best,  as  I  could  not  pay  you  for  the 
goods."  This  was  the  brief  note  a  whole- 
sale house  recently  received  from  a  cus- 
tomer in  the  noithern  part  of  the  Province 
of  Ontario.  For  a  jobber  to  have  goods 
thrown  back  upon  his  hands  is  not  pleasant 
under  any  circumstances,  but  in  the  instance 
in  question  it  is  obvious  that  it  was  the 
goods  or,  in  all  probability,  nothing.  There- 
fore it  was  the  wisest  thing  that  could 
be  done.  Where  a  retailer  is  solvent 
and  he  makes  the  mistake  of  overbuying,  he 
cannot  injustice  return  such  goods.  What 
loss  there  may  be  should  be  borne  by  him- 
self. Goods  should  only  be  returned  as  a 
last  resort.  And  the  trader  who  is  honest 
will  not  hesitate  to  do  so  after  having  ex- 
hausted all  means  to  pay  for  thern  in  the 
usual  way. 


HARDWARE. 


CHAMBERS  OF  ARBITRATION  ACT. 

IMPORTANT  reforms  are  not  as  a  rule 
consummated  expeditiously.  No  matter 
with  what  ardor  the  promoters  may  work 
those  who  have  the  power  to  decide  the 
fate  of  the  reform  have  the  quality  of  dilly- 
dallying with  the  matter  for  years  and  some- 
times decades  before  finally  pronouncing 
thereon. 

But  there  are  exceptions  to  every  rule. 
One  of  the  evidences  of  this  is  in  the  com- 
paratively short  space  of  time  which  elapsed 
between  the  conception  and  the  consumma- 
tion of  the  Toronto  Board  of  Trade's  idea 
for  the  extension  of  the  principle  of  arbitra- 
tion for  the  settlement  of  disputes  between 
those  other  than  members  of  the  board. 

The  idea  was  first  conceived  in  President 
Wilkie's  inaugural  address  in  1893  ;  and  he 
had  the  experience  of  the  London  Chambers 
of  Commerce  to  guide  him. 

Ever  since  then  the  question  has  been  a 
live  one  with  the  board. 

At  the  last  session  of  the  Ontario  Legis- 
lature a  draft  bill  was  prepared  under 
authority  of  the  board  and  submitted  to  the 
Attorney-General.  He  took  charge  of  the 
matter,  introduced  a  bill  along  the  lines  in- 
dicated, and  before  the  House  adjourned  it 
was  made  law. 

The  provisions  therein  contained,  if  taken 
advantage  of,  will  result  in  many  disputes 
being  expeditiously  and  cheaply  settled  that 
would  otherwise  have  had  to  tread  the  long, 
tortuous  and  expensive  way  of  the  law 
courts. 

The  Boards  of  Trade  General  Arbitrations 
Act,  1894,  is  the  short  title  of  the  Act,  and 
it  practically  empowers  boards  of  trade,  on 
complying  with  certain  conditions,  to  seule 
all  kinds  of  disputes  between  man  and  man. 

The  panel  of  arbitrators  will  include  repre- 
sentatives of  all  trades  and  allied  interests. 
The  arbitrators  are  to  be  nominated  by 
the  council  of  the  board,  and  elected  at  a 
general  meeting  by  ballot.  It  is  required 
that  the  number  nominated  shall  be  at  least 
thirty  persons,  either  members  or  non-mem- 
bers, living  in  the  community. 

All  arbitrations  may  be  held  before  one, 
two,  or  three  arbitrator,  according  to  the 
desire  and  agreement  of  the  parties. 

Time  is  precious  to  the  average  business 
man.  Under  the  old  system  when  he  was 
interested  in  a  case  at  court  many  hours  and 
sometimes  days  were  wasted  waiting  for  a 
hearing.     This  will  now  be  obviated  by  sub- 


mitting the  case  to  the  Chamber  of  Arbitra- 
tion instead  of  to  the  court  for  settlement. 
The  hour  will  be  fixed  beforehand  and 
strictly  adhered  to,  while  accommodation 
will  be  provided  for  the  hearing  of  several 
cases  concurrently,  the  panel  of  arbitrators 
being  large  enough  to  obviate  the  necessity 
of  waiting  the  convenience  of  judges  or  the 
termination  of  protracted  cases. 

With  a  saving  of  time  and  a  simplification 
of  procedure  there  will  necessarily  be  a 
vast  reduction  in  expense  compared  with 
the  law  courts.  Provided  the  disputants 
choose  to  do  without  legal  assistance,  the 
whole  fee  payable  to  the  Chamber  of  Arbi- 
tration, including  arbitrators'  fees,  will  pro- 
bably not  exceed  $20  for  each  sitting,  what- 
ever may  be  the  amount  at  issue. 

The  fee  of  an  arbitrator  is  not  to  exceed 
$5  for  each  sitting,  and  the  office  fee,  includ- 
ing registrar's  assistance,  forms,  rooms,  etc., 
is  to  be  $5  for  the  first  sitting  and  $3  for 
each  sitting  thereafter.  The  fee  for  witnesses 
will  be  the  same  as  in  an  action  in  a  High 
Court  of  Justice. 

The  proceedings  are  lo  be  private,  al- 
though representatives  of  the  press  may  be 
admitted  provided  there  is  a  mutual  under- 
standing to  that  effect  between  both  parties 
to  a  dispute. 

The  submission  to  arbitration  once  made 
cannot  be  revoked.  Nor  is  it  affected  by 
the  death  of  either  of  the  parties  ;  and  the 
arbitrators  may  proceed  in  the  absence  of 
any  party  who,  after  reasonable  notice,  shall 
neglect  or  refu  e  to  attend  on  a  reference. 

Witnesses  may  be  examined  on  oath  ;  and 
the  parties  must  produce  all  documents  in 
their  possession  or  control  which  the  arbi- 
trators may  call  for. 

The  Act  provides  for  an  impartial  legal 
assessor  to  whom  any  question  of  construc- 
tion of  documents,  or  admissibility  or  rele- 
vancy of  evidence  or  other  legal  question, 
may  be  referred  by  the  parties  or  arbitrators 
for  their  guidance,  thus  safe-guarding  the 
parties  by  the  advantages  of  practically  an 
inexpensive  judicial  determination  of  matters 
ani  avoiding  the  necessity  of  procuring 
legal  advocacy  to  guard  against  departure 
from  legal  and  judicial  rules.  In  the  Lon- 
don Chambers  of  Commerce  the  existence 
of  a  legal  assessor  has  been  productive  of 
much  benefit. 

The  award  of  the'arbitratorj  may  be  en- 
forced in  the  same  manner  as  a  judgment  or 
order  of  the  High  Court  of  Justice. 

As  the  chairman  of  the   committee  of  the 


Toronto  Board  of  Trade  having  the  matter 
in  charge  said  in  his  report  of  May  28  last  : 
"  There  are  at  least  five  different  advantages 
which  the  Chambers  of  Commerce  offers 
over  the  ordinary  methods  :  (1)  A  conveni- 
ent place  for  hearing  with  all  the  machinery 
of  a  court ;  (2)  carefully  adjusted  rules  of 
procedure  which  will  act  as  a  guide  to 
disputants  ;  (3)  a  selected,  officially  organ- 
ized panel  of  arbitrators ;  (4)  a  regulated, 
moderate  sca'e  of  fees  ;  (5)  the  assistance 
of  a  special  legal  assessor  to  sit  with  the  ar- 
bitrator or  arbitrators,  and  advise  and  assist 
him  or  them  in  the  arbitration." 

Any  board  of  trade  in  any  city  in  the  Pro- 
vince of  Ontario  having  a  population  of  at 
least  30,000  can  form  a  Chamber  of  Arbit- 
ration under  the  act. 

The  Toronto  Board  of  Trade  was  the 
first  to  suggest  the  Act,  and  it  was  but 
natural  that  it  should  be  the  first  to  take 
advantage  of  its  provisions.  Last  week  the 
council  of  that  body  met  and  nominated 
thirty-one — all  but  three  or  four  were  mem- 
bers of  the  board — stipulating  at  the  same 
time  that  twenty-five  persons  would  be  suffi- 
cient to  constitute  the  Chamber  of  Arbitra- 
tion. Monday  last  there  was  a  special  gen- 
eral meeting  of  the  board  to  select  by  ballot 
the  designated  number,   with  this  result  : 

D.  W.  Alexander,  wholesale  leather  ; 
Hugh  N.  Baird,  grain  and  commission  ; 
Walter  Burnill,  president  Trades  and  Labor 
Association  ;  Stapleton  Caldecott,  1st  vice- 
president  Board  of  Trade  ;  John  I.  David- 
son, wholesale  grocer  ;  E.  R.  C.  Clarkson, 
accountant  ;  E.  F.  Clarke,  president  Excel- 
sior Life  Insurance  Co.;  George  H.  Bertram, 
manufacturer  ;  Hugh  B'ain,  president  of  the 
Board  of  Trade  ;  John  Donough,  wholesale 
lumber  ;  William  Galbraith,  flour  and  com- 
mission; John  H.  G.  Hagarty,  vessel  owner  ; 
^Emilius  Irving,  Q.C.,  barrister,  etc  ;  Robert 
J  affray,  real  estate;  W.  T.  Jennings,  civil 
engineer  ;  Arthur  B.  Lee,  wholesale  hard- 
ware ;  Walter  S.  Lee,  manager  Western 
Loan  Co.;  W.  D.  Matthews,  grain  and  com- 
mission ;  Geo.  McMurrich,  insurance  :  E.  B. 
Osier,  2nd  vice  president  ;  Elias  Rogers, 
coal  importer  ;  Sir  Frank  Smith,  senator  ;  J. 
L.  Spink,  treasurer  Board  of  Trade  ;  B.  E. 
Walker,  banket  ;  D.  R.  Wilkie,  banker. 
Edgar  R.  Mills,  secretary  of  the  Board  of 
Trade,  was  appointed  registrar. 

It  is  improbable  that  a  better  and  more 
representative  body  could  have  been  selected. 
A  number  of  them  have  already  served  the 
Board  of  Trade  many  years  in  the  capacity 
of  arbitrators,  while  all  are  men  of  acknow- 
ledged ability  in  their  different  spheres.  This 
augurs  well  for  the  success  of  the  Chamber 
of  Arbitration.  The  Hoard  of  Trade  is  tobe 
congratulated, bothupon  the  establishment  of 
the  Chambers  of  Arbitration  and  the  wisdom 
displayed  in  the  selection  of  the  arbitrators. 

It  is  now  in  order  for  boards  of  trade  in 
other  cities  to  take  advantage  of  the  Act. 


HARDWARE 


AGAINST  AN  INSOLVENCY  LAW. 

OPPOSITION  is  to  be  expected 
against  almost  any  measure  that 
may  be  introduced  in  legislative 
bodies  ;  and  it  is  not  surprising  that  such 
an  important  measure  as  the  Insolvency 
bill,  which  passed  the  Senate  the  other  day, 
should  not  escape  such  experience.  Theonly 
surprise  in  the  present  instance  is  in  regard 
to  the  source  from  which  it  emanates.  We 
have  reference  to  the  attack  made  upon  the 
measure  by  General  Manager  Hague  at  the 
annual  meeting  of  the  Merchants1  Hank. 
The  attack  was  no  mere  criticism  ;  it  was  a 
bid  for  the  annihilation  of  the  bill.  "  It  is 
obvious  that  a  general  Insolvency  Act  for 
the  Dominion  is  not  an  absolute  neces- 
sity," he  says  in  one  place.  True, 
it  may  not  be  an  "absolute  necessity."  The 
country,  as  he  says,  has  got  along  with- 
out one  for  ten  years,  and  no  one  will  gain- 
say that  it  would  not  for  ten  times  ten  years 
more.  Trade  would  not  become  obsolete. 
Neither  is  it  "absolutely  necessary"  that 
there  should  be  laws  against  robbery,  perjury, 
murder,  etc.  Without  them  society  would 
manage  to  exist.  Neither  is  it  "  absolutely 
necessary"  that  a  man's  daily  diet  should  be 
anything  else  but  potatoes  and  water  with  a 
little  fruit  that  he  might  gather  in  season. 
He  would  manage  to  exist.  Neither  is  it 
"absolutely  necessary"  that  man  should  clothe 
himself  with  anything  but  a  breech-cloth  in 
the  summer  and  a  blanket  in  winter.  He 
would  manage  to  exist.  Rut  just  as  society 
is  made  the  better  because  of  laws  which  are 
passed  for  i's  protection,  and  life  is  made 
all  the  more  desirable  to  man  because  of  the 
comforts  of  the  diversity  of  food  and  raiment 
which  are  within  his  attainment,  so  will  the 
business  of  this  country  be  made  safer  and 
pleasanter  under  an  Insolvency  law  for  the 
Dominion. 

One  of  the  strongest  charges,  if  not  the 
strongest,  against  the  present  condition  of 
affairs  is  in  regard  to  the  present  diversified 
method  of  distributing  estates  obtaining  in 
the  different  provinces.  Mr.  Hague  terms 
it  the  real  grievance  ;  and  it  is  no  doubt  the 
foundation  upon  which  the  great  majority  of 
the  business  men  of  ths  country  built  their 
agitation  for  a  Dominion  Insolvency  law. 
Did  this  and  other  grievances  not  exist  there 
would  be  no  need  of  a  Dominion  insolvency 
law  ;  neither  would  there  be  if  the  respective 
provinces  would  remove  them,  or  if  the  con- 
stitution  would   allow   them   to  go  the  full 


length  of  doing  so.  Under  such  conditions 
the  shortest  and  most  convenient  way  to 
secure  the  desideratum  was  via  a  law  origi- 
nating with  the  Federal  Government  that 
would  have  effect  in  British  Columbia  as 
well  as  in  Prince  Edward  Island,  and  that 
would  give  the  local  creditor  no  advantage 
over  the  distant,  or  even  foreign  creditor. 
What  the  Bowell  bill  aimsat  securing  is  a  law 
equitable  and  uniform.  It  undoubtedly  has 
its  defects.  Human  laws  always  have  But 
it  would  not,  in  the  opinion  of  The 
Grocer,  have  been  as  equitable  as  it 
now  is  if  Mr.  Hague  and  some  of 
his  fellow  bankers  had  succeeded  in 
fixing  the  minimum  of  composition  under 
which  an  insolvent  would  be  entitled  to  a 
discharge  at  the  figure  prohibitory  in  ninety- 
nine  cases  out  of  one  hundred,  namely  75 
per  cent,  or,  as  some  of  the  more  moderate 
would  have,  6624  cents  on  the  dollar. 
Scarcely  ever  does  an  insolvent  estate  pay 
either  of  these  sums,  particularly  after  all 
the  expenses  have  been  deducted.  Had  the 
minimum  been  fixed  at  either  75  or  66%  per 
cent,  what  the  result  would  be  is  obvious  : 
Blessed  few  merchants  who  had  been  driven 
into  insolvency  would  ever  get  a  chance  to 
recover  themselves.  As  the  bill  now  stands, 
the  insolvent  can  pay  50  cents  on  the 
dollar  and  can  show  his  creditors  and  sub- 
sequently the  court  that  he  has  not  been 
guilty  of  fraud.  This  seems  to  be  reason- 
able protection  against  men  getting  back 
into  business  who  it  is  politic  should  not. 


SELF-RELIANCE. 


NO  man  was  ever  truly  great  who  was 
not  self-reliant,  remarks  Metal 
Worker.  The  very  exercise  of  this 
virtue  sets  the  man  apart  from  his  fellows 
in  the  walks  of  life,  makes  of  him  a  thinking 
being  who  decides  for  himself  and  acts  for 
himself.  His  deeds  bespeak  his  inner 
thoughts  ;  they  do  not  merely  reflect  the 
ideas  of  others.  No  matter  how  far  down 
in  the  scale  we  go,  still  we  find  the  man  who 
relies  first  upon  himself,  creates  for  himself 
a  distinct  individuality,  is  the  man  who 
gradually  climbs  above  his  fellows  and  his 
surroundings.  Daily  and  hourly  the  me- 
chanic is  called  upon  to  display  that  ability 
of  his  order  that  should  enable  him  to  do 
his  work  rapidly  and  well  without  the  help 
of  others.  Not  that  such  an  individual 
should  become  egotistical,  but  that  he 
should  so  consider  and  apply  that  which  he 
has  read  and  heard  that  at  the  moment  of 
application  he  need  not  run  to  others  for 
suggestions.  It  is  a  matter  of  think- 
ing and  deciding  for  himself,  and  each  time 
he  does  it  his  future  ability  is  increased,  his 


self-reliance  strengthened.  Every  foreman 
or  superintendent  soon  reads  the  character 
of  his  men.  Some  in  the  spirit  of  sincere 
interest  will  ask  deep  and  searching  ques- 
tions as  to  why  and  wherefore  ;  others  are 
soon  marked  by  their  habit  of  continued 
questioning  apparently  because  it  is  easier  to 
ask  than  to  think.  To  this  latter  class  there 
will,  as  a  consequence,  be  given  little  of  the 
work  requiring  forethought  and  judgment  ; 
in  fact,  the  very  opportunity  of  exercising 
such  self-reliance  as  they  may  possess  will 
be  removed,  while  the  men  to  whom  such 
tasks  are  given  will  be  continually  educated 
and  elevated. 

While  heredity  may  have  somewhat  to  do 
with  a  man's  ability  to  think  and  act  for  him- 
self, nevertheless  no  man  can  be  excused, 
for  it  is  a  virtue  that  can  be  trained.  The 
good  work  must  begin  at  home  ;  the  man 
must  first  learn  to  control  himself  before  he 
can  expect  to  exercise  his  ability  over  or 
among  others.  It  is  related  of  "  Stone- 
wall" Jackson  that  his  wonderful  success 
was  due  to  his  continued  exercise  of  self- 
control  and  self-denial,  and  that  thus  "he 
had  conquered  himself  and  was  thus  made  fit 
to  be  a  conqueror."  So  the  mechanic  who  first 
determines  to  conquer  himself,  who  resolves 
never  to  ask  a  question  until  he  has  first  en- 
deavored to  answer  it  himself,  who  willingly 
hears  the  opinions  of  others,  but  carefully 
forms  his  own,  will  gradually  but  cer- 
tainly change  his  character  and  make  his 
actions  more  and  more  independent  of 
those  of  others.  The  self-reliant  mechanic 
can  never  be  merely  imitative  ;  he  must,  in 
the  broad  sense,  be  creative,  inventive. 
Even  if  he  has  a  thousand  times  seen  a 
thing  done  in  a  certain  way  it  is  no  reason 
why  he  should  not  seek  a  better  if  that  al- 
ready known  is  not  satisfactory.  To  almost 
every  mechanic  comes  constantly  the  neces- 
sity of  determining  some  way  of  accom- 
plishing a  result  which  he  has  never  seen 
before.  It  is  so  easy  to  fall  into  an  abstract 
way  of  thinking  of  such  matters,  feeling  that 
like  a  sermon  they  apply  to  some  one  else, 
that  the  ordinary  man  fails  to  profit  by  their 
consideration.  Let  him  rather  test  the  ad- 
vice in  his  next  day's  work.  Let  him  deter- 
mine that  what  he  does  shall  be  done  by 
right  of  his  ability  to  accomplish  it ;  lhat  he 
will  command  confidence  by  his  self-reliance  ; 
that  he  will  seek  rather  than  avoid  oppor- 
tunities to  assume  responsibility.  The 
change  will  not  come  in  a  day,  but  come  it 
will,  and  as  the  months  and  years  roll  by  he 
will  find  himself,  and,  better  still,  others  will 
discover  him,  to  be  a  thinking,  a  self  deny- 
ing, a  self-controlling,  a  self-reliant  man. 


A  POSTAL  WARNING. 

People  are  cautioned  against  posting  cir- 
culars, on  the  cover  of  which  there  appears 
a  request  for  the  return  of  the  envelope  to 
the  writer.  A  departmental  order  has  been 
issued  by  the  post-office  authorities  forbid- 
ding the  practice  forthe  future  andrequiring 
circulars  so  addressed  to  be  sent  to  the 
Dead  Letter  office. 


HARDWARE 


FAILURES  AND  HOW  AVOIDED. 


BY   J.    I.   BENNETT,   WINNIPEG. 


FAILURE  in  the  hardware  or  any  trade 
can  rarely  be  attributed  to  any  one 
cause,  but  rather  to  a  combination  of  cir- 
cumstances, and  we  feel  safe  in  asserting 
that  it  is  not  so  much  want  of  ability  as  it  is 
want  of  application,  that  causes  a  tradesman 
to  become  the  victim  of  such  circumstances. 
We  will  enumerate  and  deal  with  these 
causes  in  the  order  we  think  they  stand  in 
relation  to  failure,  beginning  with  the  most 
important:  Over-buying,  giving  long  and  in- 
discriminate credit,  want  of  attention  to 
small  orders,  engaging  in  work  of  which  you 
have  insufficient  knowledge,  not  keeping 
stock  sufficiently  varied,  want  of  order  and 
cleanliness,  a  wrong  conception  of  the  char- 
acter of  gross  receipts,  and  injudicious  ad- 
vertising. 

OVERBUYING. 

We  think  overbuying  is  one  of  the  greatest 
evils  we  have  to  contend  against.  When 
placed  at  no  great  distance  from  his  whole- 
sale houses,  a  man  need  never  carry  a  very 
heavy  stock,  and  even  when  placed  at  long 
distances,  which  cause  freight  and  time  to  be 
important  factors,  carrying  more  thaD  a  six 
months'  supply  is  bad  policy,  because  when 
an  article  is  kept  in  stock  longer  than  that, 
not  only  should  the  current  rate  of  interest 
be  added  to  the  cost,  but  the  loss  of  profit 
must  be  considered  in  having  capital  locked 
up  yielding  you  no  return.  For  instance, 
you  need  a  line  of  goods,  $100  worth  of 
which  would  last  you  six  months.  You  are 
offered  an  extra  five  per  cent,  if  you  will 
double  your  order,  and  you  save  $10  by 
booking  up  $9$  in  dead  stock,  which  you 
might  turn  over  two  or  three  times  to  ad- 
vantage while  the  first  $100  worth  is  selling. 
More  than  that,  your  goods  are  depreciating 
in  value,  and  there  is  a  possibility  of  prices 
lowering,  or  traffic  changing,  and  you  may 
find  your  shelves  loaded  with  goods  which 
you  will  have  to  clear  out  at  nominal  cost, 
which  means  actual  loss,  when  interest  on 
capital  and  working  expenses  are  taken  into 
consideration. 

When  near  your  wholesale  markets 
never  buy  more  than  three  months'  supply, 
and  when  at  a  long  distance  never  more 
than  six.  Our  travelers  are  a  great  institu- 
tion. I  don't  know  what  we  should  do  with- 
out them,  but  when,  by  their  subtlety,  they 
endeavor  to  draw  a  larger  order  from  you 
than  you  actually  need,  turn  a  deaf  ear  to 
their  entreaties,  and  tell  them  you  know 
more  about  the  requirements  of  your  busi- 
ness than  they  possibly  can. 

GIVING    LONG  AND  INDISCRIMINATE 
CREDIT 
produces   almost  as  many   failures  as  over- 
buying.    By  giving  long  credit,  be  it  ever  so 
good,  you  are  losing  interest  on  your  capital, 
for  there  is   very  little   interest  collected  on 


long  debts.  If  the  credit  is  not  good  you  are 
risking  your  capital,  and  while  endeavoring 
to  recover  your  own  you  are  increasing  your 
expenses,  and,  if  trading  on  credit  yourself, 
you  are  risking  the  capital  of  others.  In 
addition  to  the  foregoing  drawbacks,  by  hav- 
ing your  capital  locked  up  in  giving  credit 
you  are  losing  opportunities  of  buying  to  ad- 
vantage. The  old  adage,  that  the  "  nimble 
penny  is  better  than  the  slow  shilling,"  is  as 
true  now  as  it  ever  was.  Let  quick  re- 
turns, even  though  at  smaller  profits  be  your 
aim.  Capital  turned  over  four  times  during 
the  year  at  twenty-five  per  cent,  on  cost  is 
nineteen  per  cent,  per  annum,  better  than 
the  same  amount  turned  over  twice  during 
the  same  time  at  fifty  per  cent,  on  cost.  It 
may  be  argued  that  increasing  the  volume 
of  your  business  means  increasing,  the 
amount  of  your  working  expenses.  I  believe 
that  most  businesses  could  be  conducted  at 
the  same  expense  with  a  much  larger  turn- 
over. Never  force  goods  on  a  customer 
either  for  cash  or  credit,  for  when  they  find 
they  have  been  buying,  through  your  per- 
sistency, articles  they  could  have  done  with- 
out, they  will  fight  shy  of  your  store  in  the 
future.  Without  being  unduly  inquisitive, 
find  out  what  will  best  meet  their  require- 
ments and  make  suggestions  accordingly 
should  they  come  to  you  undecided.  It  is 
not  always  policy  to  sell  a  customer  the 
highest  priced  article  they  will  take.  If  you 
know  a  lower  priced  article  will  suit  them  as 
well,  or  perhaps  better,  your  aim  should  be 
to  serve  your  customer  and  not  simply  to 
make  as  large  a  sale  as  possible.  When  cus- 
tomers find  you  are  studying  their  interests 
as  well  as  your  own,  they  will  have  confi- 
dence in  you,  and  not  only  continue  to  do 
business  with  you  but  will  recommend  you 
to  others.  A  sure  safe  guard  against  failure 
in  business  is  to  make  chance  customers 
into  regular  ones,  and  regular  ones  satisfied. 
You  are  not  in  the  race  if  you  fail  to  do  this. 

WANT  OF   ATTENTION 

to  small  orders  contains  the  latent  germs  of 
failure,  for  customers  will  frequently  leave 
you  through  your  neglect  of  a  small  order, 
considering  that  you  are  not  worthy  to  have 
the  larger  ones  entrusted  to  you.  More  than 
that  they  will  give  you  a  bad  name  and  so 
become  a  positive  hindrance  to  your  success. 
Many  a  customer  has  been  attracted  to  a 
store  through  some  small  attention,  perhaps 
very  trivial,  but  yet  sufficient  to  indicate  that 
the  manrunning  the  store  wasanxious  for  the 
interests  of  those  patronizing  him.  Small 
goods  invariably  bear  a  higher  rate  of  profit 
than  larger  ones,  r,o  take  it  all  round  if  you 
wish  to  avoid  failure.  Let  little  matters  and 
small  orders  have  equal  attention  with  the 
larger  ones. 

Engaging  in  work  of  which  you  have 


INSUFFICIENT  KNOWLEDGE 
has  ruined  many  hardware  dealers.  If  you 
wish  to  avoid  loss  and  consequent  failure 
never  engage  in  work  of  which  your  know- 
ledge is  so  slight  that  you  cannot  get  out 
your  own  estimates,  not  necessarily  that  you 
should  get  out  those  estimates  yourself,  but 
so  that  you  can  thoroughly  check  the  figures 
of  your  foreman  or  whoever  you  depute  to 
see  to  them.  Contract  work,  such  as  fur- 
naces, roofing,  gas  fitting,  plumbing,  etc.,  is 
generally  cut  fine,  and  calls  for  great  care 
in  preparing  prices.  A  few  bad  contracts 
will  turn  an  otherwise  profitable  year's  busi- 
ness into  one  of  absolute  loss  and  perhaps 
lead  to  failure.  Hasten  the  details  of  your 
business,  not  only  in  the  office  and  store,  but 
also  in  the  workshop.  I  believe  the  work- 
shop has  to  answer  for  many  a  man's  failure, 
while  on  the  other  hand  a  practical  man  will 
,  build  up  his  business  with  it. 

KEEP  YOUR  STOCK  WELL  ASSORTED, 
and  let  it  be  varied  rather  than  heavy.  If 
you  would  avoid  failure,  you  must  do  all  you 
can  to  keep  your  customers  from  going  else- 
where. Many  a  customer  is  driven  away 
through  being  unable  to  obtain  a  small  art- 
icle, a  dozen  of  which  would  cost  a  trifle,  and 
many  a  customer  is  gained  through  obtain- 
ing what  he  was  needing  after  hunting  else- 
where for  it.  To  our  knowledge,  some  of 
the  most  successful  dealers  in  the  country 
contented  themselves  in  their  opening  orders 
with  quarters  and  sixths  of  dozens  of  many 
lines,  so  as  to  begin  with  a  good  general 
assortment.  Possib'y  the  wholesalers  don't 
like  small  orders,  but  we  will  fall  back  on 
our  previous  argument:  Those  who  can't 
appreciate  small  orders,  don't  deserve  large- 
ones.  When  buying,  study  your  customers' 
needs.  It  is  easier  to  supply  a  demand  than 
it  is  to  create  one.  An  article  that  sells  freely 
in  one  locality  will  be  little  sought  after  in 
another.  When  you  find  an  article  selling 
freely,  don't  substitute  an  inferior  line  for  the 
sake  of  extra  profit  ;  it  is  bad  policy — or, 
rather,  no  policy  at  all.  Never  sacrifice 
quality  for  extra  profit.  Poor  goods  are  a 
bad  advertisement.  The  public  appreciate 
value  for  money,  and  will  recommend  you  to 
others  when  you  give  it. 

ORDER  AND  CLEANLINESS 
in  a  store  are  great  factors  towards  success; 
their  opposites  are  sure  aids  to  failure. 
Have  your  stock  arranged  and  maintained 
in  as  perfect  order  as  poss'ble,  and  all  goods 
sampled  where  practicable.  Goods  well  ar- 
ranged are  a  great  help  to  serving  custom- 
ers quickly,  and  when  sampled  assist  cus- 
tomers in  making  their  purchases.  To  keep 
customers  waiting  disgusts  them  terribly 
and  will  drive  them  away  from  your  store, 
thus  paving  the  way  to  ultimate  failure.  Un- 
marked goods  are  a  great  hindrance  to  quick 
serving.  All  goods  should  be  marked — that 
is,  priced  with  cost  and  selling  prices;  and 
also  have  the  date  of  invoice  attached  to 
them   before  being   placed  in   stock.      All 
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goods  should  be  checked  on  arrival,  to  see 
that  they  tally  with  the  quantities  invoiced. 

ALL  INVOICES  SHOULD  BE  CHECKED 
to  the  minutest  detail,  all  discounts  carefully 
gone  over,  and  when  mistakes  are  dis- 
covered the  party  in  fault  should  be  notified 
at  once.  A  clean,  bright  store  attracts  cus- 
tomers, especially  ladies,  who  purchase 
about  half  cf  the  hardware  sold  ;  on  the 
other  hand,  a  store  where  dirt  and  dust  ap- 
pear to  have  taken  a  longer  lease  than  the 
proprietor  is  likely  to  take,  repels  those  you 
wish  to  attract,  and  proves  an  indirect  road 
to  failure. 

Let  your  windows  be  dressed  as  often  as 
necessary,  and  don't  fail  to  be  on  time  in 
showing  seasonable  goods.  Attention  to  all 
these  matters  is  the  best  possible  safeguard 
against  failure. 

A  FREQUENT  CAUSE  OF  EARLY  FAILURE 

in  business  is  handling  gross  receipts  with- 
out having  duly  considered  their  character. 
This,  we  repeat,  more  often  happens  with 
beginners  than  with  those  who  have  had 
much  experience.  Gross  receipts  have  to 
meet  demands  of  a  complex  nature.  They 
provide  the  means  with  which  to  pay  for 
merchandise  and  to  meet  working  expenses, 
living,  etc.  As  a  rule,  what  you  do  beyond 
discharging  these  liabilities  is  only  known  at 
stock-taking.  Should  the  balance  be  on  the 
right  side  then  you  have  made  a  profit  on 
the  capital  invested  beyond  your  working 
expenses.  In  a  new  business  it  is  advisable 
to  take  stock  every  six  months  for  a 
short  time.  These  remarks  may  ap- 
pear childish,  but  having  seen  several 
young  men  make  shipwrecks  soon  after 
starting  on  their  own  account  through 
using  their  gross  returns  for  illegiti- 
mate purposes,  we  think  we  are  right  in 
drawing  attention  to  this  as  a  cause  of 
failure.  At  all  times  it  is  a  great  mistake  to 
allow  outside  money  matters  to  become 
mixed  up  with  business  capital  and  business 
affairs,  and  it  is  bad  policy  to  engage  any  of 
your  capital  in  matters  outside  of  your  busi- 
ness unless  you  have  a  much  larger  capital 
than  your  business  requires.  It  may  be 
asked  :  Are  we  never  to  make  investments 
outside  of  our  business  if  we  are  successful, 
and  our  bank  balance  is  increasing  ?  We 
answer  :  Yes  ;  but  even  then  with  great 
caution,  because,  while  your  bank  balance 
is  increasing,  your  stock  may  be  decreasing, 
and  your  balance  may  have  an  extra  call 
upon  it  suddenly.  If  your  bank  bilance  has 
been  steadily  increasing,  say,  for  twelve 
months,  find  out  what  is  the  average  balance 
per  month  for  that  time,  and  you  will  be 
justified  in  using  anything  above  that 
amount  for  investment  outside  of  your  busi- 
ness, provided  you  are  buying  carefully  ;  for 
example,  should  your  bank  balance  at  stock- 
taking be  seven  hundred  dollars,  and  with- 
in twelve  months  from  that  you  have  grown 
to  three  thousand  dollars,  the  average 
monthly  balance   being  twelve  hundred  dol- 


lars, you  might  fearlessly  take  eighteen  hun- 
dred dollars  from  your  banking  account  for 
investment. 

To  talk  about  advertising  being  a  means 
to  failure  may  sound  paradoxical,  but  we 
learlessly  affirm  that 

INJUDICIOUS  ADVERTISING 
is  another  indirect  road  to  failure.  Adver- 
tising is  a  failure  if  it  does  not  increase  your 
business,  and  it  is  not  a  success  if  the  in- 
crease in  the  amount  of  business  done  does 
not  more  than  compensate  for  the  expense 
incurred  in  advertising.  Many  do  not  con- 
sider this,  and  quite  a  few  rush  into  every 
paper  published  without  regard  to  expense. 
Let  your  advertising  be  as  direct  or  personal 
as  possible.  What  you  want  is  to  get  at  the 
people  and  to  attract  them  to  your  store.  If 
you  and  your  clerks  are  capable  salesmen  the 
rest  is  easy.  Be  square  with  the  public. 
Don't  represent  goods  to  be  what  they  are 
not ;  it  is  a  sure  way  to  lose  the  confidence  of 
customers  and  to  cause  failure.  Never  try 
to  make  people  think  you  are  offering  goods 
at  much  less  than  their  real  worth.  All 
goods  have  a  commercial  value,  which  is  no 
longer  the  secret  it  used  to  be  ;  and  the  pub- 
lic know  when  you  offer  goods  below  that 
value  you  are  either  offering  them  something 
inferior,  or  that  you  never  intend  paying  for 
them.  In  the  first  place  they  will  consider 
you  a  fool,  in  the  latter  a  knave.  The  best 
advertisement  is  either  permanent  or  per- 
sonal. Draw  the  public  by  advertising 
specialties  and  you  will  then  have  a  chance 
to  sell  them  staple  lines. 

The  old  Kaiser  Wilhelm,  late  Emperor 
of  Germany,  once  said  :  "  It  is  the  one  clasp 
unbuttoned  that  is  the  ruin  of  an  army." 
And  we  think  it  is  the  little  defects  in  the 
management  of  business  that  bring  about 
failure. 

In  conclusion,  we  think  when  the  relations 
between  employer  and  employee,  and  be- 
tween employees  themselves,  is  of  such  a 
character  that  perfect  unanimity  prevails, 
each  studying  the  interests  of  the  other  as  of 
equal  importance  as  their  own,  and  all  striv- 
ing for  the  success  of  the  enterprise  in  which 
they  are  engaged,  success  will  be  assured  and 
failure  defeated. 

The  application  of  the  golden  rule,  doing 
as  you  would  be  done  by,  is  becoming  more 
prevalent  every  day  on  account  of  the  great 
stride  of  Christian  principles.  And  the  man 
who  does  not  bring  that  rule  into  operation 
in  his  business  life  is  more  likelv  to  get  left 
in  the  future  than  he  has  been  in  the  past. 
While  we  have  no  desire  to  subsidize  things 
of  the  highest  order  to  business  ends,  we 
would  bear  in  mind  the  remarks  cf  Bulwer 
Lytton,  who,  in  one  of  his  works,  deprecates 
the  idea  of  debasing  the  end  by  the  means 
taken  for  its  attainment.  We  may  be 
charged  with  debasing  the  means  by  using 
them  for  the  end  we  have  in  view,  but  we 
desire  to  elevate  business  so  that  the  success 
sought  after  may  not  be  simply  piling  up  the 
dollars.     Let  our  ideal  of  business  and  our 


position  as  business  men  be  a  high  one,  and 
while  attaining  to  that  ideal  we  shall  not 
only  elevate  ourselves,  but  we  shall  elevate 
the  calling  of  which  we  wish  to  be  worthy 
representatives. 

[The  above  essay  was  accorded  honorable 
mention  by  the  judges  in  the  recent  com- 
petition.— Ed.  Hardware.] 


THE  WINDOW  ADVERTISEMENT. 

WITHIN  a  short  period,  not  more  than 
a  decade,  perhaps,  a  new  man  has 
arisen  in  retail  circles,  known  as  the 
window  dresser.  He  produces  unique  and 
attractive  effects  at  small  expense,  and  his 
window  attracts  the  attention  of  all  who 
pass. 

His  influence  is  now  felt  in  every  branch 
of  trade,  but  I  think  I  am  sale  in  saying  that 
hardware  men  are  farther  behind  in  this 
new  art  than   are  dealers  in  any  other  line. 

Of  course,  the  city  retailer  has,  and  al- 
ways had,  some  thought  for  his  window  dis- 
play, but  even  he  is  far  behind  the  shoemen, 
druggists,  or  grocers,  while  in  the  smaller 
towns  it  might  be  said,  in  a  broad  way,  that 
no  thought  at  all  is  given  by  the  retail  hard- 
wareman  to  his  window  display. 

How  often  it  is  that  the  entire  window 
exhibit  is  a  few  cross-cut  saws,  trace  chains 
or  a  shovel  or  two  !  When  a  retailc  adds  a 
kettle,  a  string  of  tin  cups,  or  exposes  a  stove, 
he  thinks  he  has  done  all  that  his  business 
will  permit,  and  the  window  so  arranged  is 
permitted  to  remain  untouched  for  months. 

Recently,  I  was  in  some  of  the  large  cities  : 
Chicago,  Washington,  Philadelphia,  New 
York  and  Buffalo.  With  this  topic  in  mind, 
I  watched  the  windows  as  I  passed  along 
the  streets,  and  I  was  compelled  to  place 
hardware  windows  at  the  foot  of  the  class. 
Still  later,  I  have  been  in  smaller  towns,  and 
I  was  sorry  to  see  that  window  dressing,  as 
an  art,  seemed  almost  unknown. 

During  the  past  twenty  years  our  store 
has  been  on  one  of  the  three  piincipal  streets 
of  a  city  of  100,000  inhabitants.  We  make 
no  claim  to  be  experts  or  leaders  in  arrang- 
ing a  window  display,  but  in  all  those  years 
we  have  made  our  windows  our  best  paying 
advertisement. 

The  window  of  a  hardware  store  may  not 
vie  with  that  of  a  dry  goods  "  emporium," 
but  it  can  be  made  very  attractive  and  appeal 
to  a  larger  number  of  people  ;  at  least  it  can 
be  made  to  do  so  if  study  and  care  are  used 
Men,  women,  boys  and  even  girls,  can  be 
interested  in  an  ordinary  hardware  exhibit  if 
properly  displayed. 

The  assortment  of  goods  to  work  with  is 
almost  without  limit.  There  are  tools  for 
mechanics,  furnishings  tor  the  house,  and 
the  butcher,  the  baker,  the  candlestick 
maker,  together  with  their  sisters  and  their 
cousins  and  their  aunts,  can  be  attracted  to 
the  window  and  led  to  become  purchasers. 

Our  one  window  is  enclosed  by  a  sash  so 
that  goods  do  not  become  damaged  from 
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dust  or  flies.  The  room  is  but  twenty  feet 
wide,  the  door  is  at  the  left,  leaving  one  large 
window  at  the  right. 

We  arrange  goods  upon  the  inside  sash 
with  the  idea  of  making  a  background  that 
may  remain  untouched  for  some  time,  using 
hand-saws,  guns,  fishing-rods,  nets,  etc. 
The  display  boards  in  the  window  are  cov- 
ered with  blue  plush,  and  lie  upon  an  incline 
of  about  60  deg.  Their  outer  edge  is  level 
with  the  bottom  of  the  glass  in  the  front. 
These  boards  are  one  foot  wide  and  as  long 
as  the  window  is  deep.  Each  one  is  covered 
independently  of  the  others,  and  can  be 
lifted  out  separately  if  wanted  ;  by  taking  up 
the  board  immediately  in  front  of  the  sash 
door  we  can  reach  to  any  corner  of  the  win- 
dow. 

Upon  these  boards  we  make  our  most 
tempting  displays,  and  never  permit  them  to 
remain  undisturbed  for  a  longer  period  than 
one  week. 

A  peculiarity  of  the  times  is  that  people 
are  educated  to  watch  for  bargains.  They 
take  it  for  granted  that  any  change  in  the 
window  from  what  it  was  when  they  last 
saw  it  must  necessarily  mean  new  offers,  and 
they  stop  to  see  what  these  may  be.  As  they 
look  over  a  variety  of  articles  they  catch 
sight  of  something  that  they  need,  and  the 
fact  that  it  is  pushed  to  the  front  now  is  evi- 
dence that  this  is  a  good  time  to  buy. 

We  have  never  found  it  profitable  to  de- 
vote the  window  exclusively  to  one  line, 
though  we  have  often  tried  it.  One  week, 
for  instance,  we  have  made  an  exclusive  dis- 
play of  spoons  ;  one  row  of  iron  T's  at  five 
cents  per  set  ;  a  row  of  iron  tables  at  ten 
cents  ;  steel  T's  at  eighteen  cents  ;  steel 
tables  at  thirty-five  cents  ;  German  silver 
T's,  sixty-three  cents  ;  and  tables,  $1.25, 
adding  fancy  pattern  cheap  plated  spoons, 
and  flanking  all  by  Rodgers'  goods  at  low 
prices. 

This  makes  a  very  attractive  window,  es- 
pecially in  the  season  of  the  year  when  the 
gas  is  lighted. 

Then  we  have  devoted  the  window  to 
pocket  cutlery,  having  rows  of  five,  ten,  fif- 
teen, twenty-five  cents  up  to  one  dollar  ;  or 
have  it  with  table  knives  for  one  week,  or 
another  week  devoted  exclusively  to  car- 
penters' tools.  But  our  experience  is  that 
while  one  line  makes  a  more  artistic  window, 
simply  in  the  art  sense,  an  assortment  of 
goods  in  various  lines  makes  the  most  sales. 
We  have  wires  across  the  front  of  the  win- 
dow upon  which  we  hang  light  goods,  but 
are  careful  that  these  shall  not  obscure 
the  articles  behind. 

Every  week  we  place  something  in  the 
window  as  a  leader,  quoting  a  low  price  for 
that  one  week,  and  we  do  not  find  that  this 
compels  a  permanent  decline  in  the  price  of 
such  articles.  After  they  are  removed  we 
ask  regular  prices,  and  are  rarely  called  to 
account  for  having  advanced. 

A  few  weeks  ago  we  were  overloaded  with 
No.  140  Scandinavian  locks  ;    they  were  of 


common  quality  costing  about  sixty-five  cents 
per  dozen.  They  retail  here  ordinarily  at 
twenty-five  cents.  We  covered  one  board 
with  these,  placing  a  sign  in  the  middle  : 


Here  is  a  strong,  2-key,  jail 

. ,  lock  . . 

Regular  Price,  25  cts,, 

Our  Price  for  this  week,  I3cts, 


Our  offer  attracted  attention  at  once,  and 
not  only  cleaned  out  a  good  many  dozens  at 
retail,  but  dealers  came  in  and  bought  of  us 
who  would  never  have  done  so  but  for  our 
display. 

The  average  man  likes  to  own  a  few  tools  ; 
we  tempt  him  frequently  by  low  prices  on 
common  hand  saws,  planes,  braces,  bits,  etc. 
We  have  just  cleared  out  six  dozen  common 
ball  braces,  cost  $1.40  dozen,  by  putting 
them  in  the  window  at  18  cents  each.  Al- 
most every  man  who  bought  wanted  one  or 
more  bits,  upon  which  we  made  our  regular 
profits. 

We  never  arrange  the  window  without 
giving  some  thought  to  boys.  They  want 
knives,  tools,  toys,  cartridges,  and  are  keen 
after  bargains.  They  look  in  every  window 
and  know  a  cut  price  when  they  see  it.  We 
treat  beys  with  the  utmost  cordiality.  They 
are  quick  to  respond  to  a  little  sociability, 
and  if  they  feel  friendly  with  you,  they  be- 
come, in  their  own  minds,  partners  in  the 
concern  and  want  all  their  friends  to  trade 
at  "their"  store. 

Our  window  always  contains  some  cheap 
knives  for  boys  and  girls,  and  cheap  scissors. 
We  catch  the  boys  on  tools.  Stanley's  No. 
101  plane  is  pushed  to  the  front  frequently 
at  twelve  cents  and  always  proves  tempting 
to  some  of  them.  Handles  and  tools  at  25 
cents  catch  both  men  and  boys.  Boxwood 
rules  at  five  and  ten  cents  for  one  and  two 
feet ;  cheap  tape  measures  at  five  and  ten 
cents  ;  horse  shoe  magnes,  ten  cents  ; 
these  go  in  and  out  of  the  window  regularly. 

Shot  and  cartridges  are  steady  sale  with 
boys  owning  air  guns  and  rifles.  A  boy  will 
go  ten  squares  out  of  his  way  to  save  a  cent 
on  a  box  of  BB  caps,  but  the  trade  is  well 
worth  catering  to.  In  some  corner  of  our 
window,  all  the  year  round,  we  have  a  pyra- 
mid of  cartridges  to  remind  whoever  may 
look  in  that  we  deal  in  these  goods. 

In  spring,  we  make  a  large  display  of  fish- 
ing tackle  of  all  kinds,  and  keep  some  of 
these  goods  in  the  window  throughout  the 
summer.  The  profit  on  this  line  pays  well 
for  all  the  work  the  dealer  can  do  on  it,  and 
the  greater  the  display,  the  better  the  trade. 

Revolvers  had  become  rather  poor  stork 
until  the  trade  was  revived  by  the  stories  of 
robberies  last  fall  and  the  organizing  of 
tramp  "  armies"  this  spring.  The  demand 
sprang  up  again  and  we  have  found  it  well 
to  keep  them  in  a  prominent  place  in  the 


window.  We  show  the  single  shot  "Eclipse," 
at  sixty  cents  ;  common  twenty-two  short, 
at  eighty-five  cents  ;  twenty-two  long,  at  $1; 
American  bull-dog,  $2,  etc. 

We  have  no  rule  about  displaying  prices, 
except  upon  the  special  leaders  in  the  win- 
dow. Those  who  are  interested  in  other 
goods  will  step  inside  the  store  to  inquire 
about  them,  which  gives  us  an  opportunity 
to  make  their  acquaintance  and  explain  the 
points  of  merit  of  the  goods.  Many  times 
during  the  day  such  callers  do  not  buy  the 
article  they  inquired  about,  but  purchase 
other  goods  they  noticed  while  in  the  store. 

I  am  perfectly  aware  that  I  am  not  giving 
new  thoughts  to  men  who  study  the  good 
their  windows  may  do  their  trade,  and  I 
have  not  written  for  them.  I  wish  to  interest 
those  in  the  subject  who  have  not  as  yet 
tested  its  capacity,  and  I  know  but  too  well 
that  they  can  do  all  that  I  have  done,  if  they 
will  but  try,  no  matter  where  they  are 
located. — By  "  A  Hardware  Dealer  "  in 
Trade  Magazine. 


DETECTING  FLAWS  BY  ELECTRICITY 

The  "  schiseophone "  is  the  invention  of 
Capt.  De  Place,  of  Paris,  and  is  designed  to 
detect  internal  flaws  in  iron  and  steel  bodies. 
This  apparatus  consists  of  a  small  pneumatic 
tapper  worked  by  the  hand,  and  with  which 
the  piece  of  steel  or  iron  to  be  tested  is  tap- 
ped all  over.  Connected  with  the  tapper  is 
a  telephone  with  a  microphone  interposed  in 
the  circuit.  Two  operators  are  required,  one 
to  apply  the  tapper  and  the  other  to  listen 
through  the  telephone  to  the  sounds  pro- 
duced. These  operators,  who  are  in  electri- 
cal communication,  are  in  separate  apart- 
ments, so  that  the  direct  sounds  of  the  taps 
may  not  disturb  the  listener,  whose  province 
it  is  to  detect  flaws.  In  applying  the  sys- 
tem one  operator  places  the  telephone  to  his 
ear  and  so  long  as  the  sounds  produced  by 
the  taps  are  normal  he  does  nothing.  Di- 
rectly a  false  sound — which  is  very  distinct 
from  the  normal  sound — is  heard,  he  instantly 
signals  for  the  spot  to  be  marked.  By  this 
means  he  is  able  not  only  to  detect  a  flaw, 
but  to  localize  if. 


SAVING  THE  LITTLES. 

The  greatest  waste  of  modern  times  is 
chargeable  to  the  general  discount  of  small 
things,  says  Age  of  Steel.  It  is  largely  a 
sin  of  ignorance.  We  have  been  prodigal 
when  what  we  have  had  was  more  than  we 
wanted,  but  as  the  running  over  of  the  milk 
and  honey  subsides,  we  are  more  apt  to  be 
careful  of  what  is  left.  In  what  we  called 
the  smaller  economics  we  are  securing  a 
valuable  education.  It  is  probable  that  as 
the  world  grows  older  the  old  Scotch  maxim 
that  "  every  michle  makes  a  muchle"  will  be 
on  the  top  of  the  slate  instead  of  the  bottom. 
This  is  being  illustrated  in  a  recent  German 
enterprise.  The  steel  pens  thrown  away  in 
schools  and  offices  are  conscientiously  gath- 
ered, smelted,  and  made  into  blades  for 
pocket  knives,  watch  springs,  and  other  arti- 
cles of  commercial  value. 


HARDWARE. 


Rixford's 
Harvest  Tools 


Hay  Rakes,  Cradles, 

Snaths,  Scythe  Stones, 
Etc.,  Etc. 


H.  S.  HOWLAND,  SONS  &  CO., 

Wholesale  Hardware  Merchants 

Pure  Paris  Green  37  Front  St.  West,  Toronto 


"BERGER'S"    ENGLISH 

PURE  PARIS  GREEN 

(Strongest  and  Best  on  the  Market.) 

SANDERSON  PEARCY  &  CO.,  i3otoi40Bayst.,  TORONTO 


A  STEAM  LIFEBOAT. 

THE  National  Lifeboat  Institution  of 
Great  Britain  is  having  built  for  it,  by 
Messrs.  G^een,  the  Thames  boat- 
builders,  a  new  steam  lifeboat  which  pos- 
sesses some  entirely  novel  features.  The 
"  City  of  Glasgow,"  which  is  her  name,  was 
designed  by  E.  L.  Watson.  She  is  53  feet 
long  overall,  16  feet  beam  and  5X  feet  deep. 
The  loaded  draft  is  3  feet  3  inches,  at  which 
she  will  have  a  displacement  of  30  tons.  In 
this  condition  she  would  carry  30  to  40  pas- 
sengers in  the  after  part,  4  tons  of  coal  in 
the  bunkers  and  half  a  ton  of  fresh  water  in 
the  tanks.  The  "City  of  Glasgow"  is 
larger  than  any  previously  built  lifeboats,  and 
her  machinery  is  different.  The  vessel  is  jet 
propelled,  but  in  addition  to  having  two  jets 
for  forward  propulsion  and  two  for  after 
propulsion,  the  City  of  Glasgow  is  able  to 
throw  a  jet  from  the  broadside  which  will 
give  internal  propulsion  and  enable  the  life- 
boat to  throw  herself  broadside  off  a  ship. 
This  is  a  great  gain,  for  the  lifeboat  is  often- 
est  in  imminent  danger  of  being  dashed  to 
pieces  against  a  ship.  There  are  two  verti- 
cal turbines  for  throwing  the  jets  by  which 
the  vessel  is  propelled  in  any  way,  and  these 


are  driven  by  a  compound  engine  of  200  h.p., 
working  a  horizontal  shaft  on  which  are  the 
turbines.  The  duplication  of  turbines  and 
placing  them  vertically  is  new.  There  are 
two  funnels  side  by  side.  The  speed  expected 
is  over  10  knots.  The  boat  is  to  be  stationed 
at  Harwich,  north  of  the  entrance  to  the 
Thames  River. 


INTERESTING  STATISTICS. 

The  capital  employed  in  the  iron  and 
steel  industries  in  the  United  States  in  the 
census  year  of  1890  very  forcibly  represents 
their  magnitude  and  importance  in  national 
prosperity,  says  Age  of  Steel.  The  figures 
for  bar  and  merchant  iron  and  steel  are 
placed  at  $373,478,018;  foundry  work,  in- 
cluding stoves  and  heating  apparatus,  $382,- 
798,337.  Hardware  is  capitalized  at  $26,- 
721,840;  cutlery  at  $12,082,638;  brass  goods 
at  $18,663,286;  brass  ware  at  $10,861,001; 
stamped  waie  at  $8,692,888;  nails  at  $24,- 
334.549;  roofing  material  at  $I3.3°3.597; 
wire  at  $11,757,902;  steam-fitting  goods  at 
$17,017,364;  saws  at  $6,313,373,  and  firearms 
and  ammunition  at  $9,040,953.  For  the 
date  named  these  figures  are  no  doubt  mea- 
surably accurate,  though  changes  have  taken 


place  since.  They  indicate,  however,  the 
premier  importance  of  the  industries  includ- 
ed under  the  term  of  iron  and  steel  manu- 
factures. 


The  people  of  Cartwtight  township  have 
long  wished  to  have  their  mails  served  from 
Burketon,  on  the  C.P.R.,  instead  of  from 
Bowmanville.  Their  desires  are  about  being 
gratified,  and  the  mailswill  soon  be  delivered 
in  Blackstock  at  11  a.m.  instead  of  at  5  p.m. 
daily. 

Works:  St.  Helens,  England 

Pilkincton  Bros. 


MANUFACTURERS    OF 


Polished  Plate 


AND 


Window  Glass 

BEVELLED  PLATE  AND  MIRRORS 

Rolled  Plate,  Ornamental  Cathedral,  etc. 
Depot :  Busby  Lane,  Montreal 


HARDWARE 


HINTS  TO  YOUNG  MERCHANTS. 

IN  an  interview  with  a  successful  business 
man  we  reprint  some  good  and  sensible 
advice  : 

"  When  I  was  a  boy,  I  used  to  think  that 
the  storekeepers  were  about  the  most  com- 
fortably fixed  of  any  class  in  the  community. 
I  always  saw  them  taking  in  money,  and  I 
wondered  what  they  did  with  it.  What  I 
did  not  see  or  think  of  was  the  bills  they 
had  to  pay  and  their  losses  and  expenses. 
My  view  as  a  boy  illustrates  very  well,  to  a 
degree,  how  every  man  who  is  an  outsider 
looks  at  the  business  of  another.  Almost 
invariably  he  sees  the  pleasant  side  ;  and 
that  may  be  no  more  than  a  shell  of  pros- 
perous appearances.  Only  the  man  inside 
knows  the  weak  points  of  his  business,  and 
the  best  business  has  weak  points.  It  does 
a  concern  no  good  to  have  these  advertised; 
and  the  men  inside  simply  guard  them  and 
keep  silent. 

"  Whether  you  buy  out  a  business  or  start 
anew,  you  will  find  the  greatest  difficulty  in 
fairly  realizing  the  dangers  and  contingen- 
cies of  it  beforehand.  In  ninety-nine  cases 
out  of  a  hundred  you  will  find  you  have  un- 
derestimated expenses.  It  is  easy  to  figure 
out  a  profit  as  an  outsider.  It  is  difficult  to 
realize  that  profit  as  an  insider. 

"A  danger  that  the  young  men  and  those 
who  take  up  a  new  business  are  apt  to  en- 
counter lies  in  the  eagerness  to  branch  out, 
to  make  improvements  and  to  abandon  the 
mossgrown  methods  of  their  predecessors. 
This  all  sounds  very  well,  but  in  practice  it 
too  often  results  in  disaster.  As  an  instance, 
there  are  the  Baring  Brothers,  an  old  house 
of  conservative  spirit  and  the  greatest  sup- 
posed stability.  Their  failure  was  the  result 
of  the  enterprise  of  new  members  of  the  firm, 
who  found  the  old  ways  too  slow  and  too 
narrow.  The  only  safe  course  in  business  is 
to  hang  on  to  the  sure  things,  to  make 
changes  gradually  and  only  after  the  most 
careful  consideration. 

"The  tendency  in  our  country  is  to  extend 
one's  business  too  rapidly,  to  depend  too 
much  on  futures,  to  spread  out  too  thin  the 
capital  that  is  absolutely  one's  own.  We 
attempt  rather  more  than  we  can  handle 
comfortably.  It  is  wise  to  undertake  only 
what  we  can  do  well.  The  English  under- 
stand this  point  better  than  we  do.  Their 
business  talent  as  a  nation  is  remarkable. 
When  they  get  a  grip  on  a  good  thing,  they 
hang  to  it  steadfastly  year  in  and  year  out. 

"  It  is  astonishing  how  seductive  business 
is.  All  classes,  experienced  and  inexperi- 
enced, will  undertake  hopefully  the  most 
doubtful  ventures.  I  know  a  laboring  man 
who,  within  six  months  of  the  time  he  came 
to  this  country  as  an  emigrant,  raised  $700 
among  his  friends  and  started  a  grocery 
store.  He  had  not  an  atom  of  experience, 
but  things  looked  promising  until  the  expen- 
ses began  to  roll  up  and  his  money  was]spent. 
Then  he  got  cramped,  he  could  not  keep  a 


good  stock,  customers  left  him  and  he  lost 
all  he  had.  At  the  other  extreme  I  knew  of 
an  elderly  man  who,  at  the  age  of  70,  went 
into  a  new  business  and  invested  his  entire 
fortune  of  three-quarters  of  a  million  dollars. 
He  had  competitors  who  had  such  natural 
advantages  over  him  in  the  placing  of  their 
plants  that  he  was  ruined.  There  are  no 
end  of  people,  both  rich  and  poor,  who  make 
these  sanguine  failures  every  year.  We  too 
readily  attempt  the  management  of  a  busi- 
ness that  is  new  to  us,  and  we  too  readily  in- 
vest the  profits  of  our  own  business  in  enter- 
prises of  which  we  have  no  personal  know- 
ledge. The  man  does  the  best  in  the  long 
run  who  sticks  to  his  own  business,  is  chary 
of  outside  responsibilities  and  schemes,  and 
invests  his  surplus  that  must  go  outside 
safely  at  6  per  cent." 


place  of  profit,  and  the  dealer  necessarily 
pays  for  it,  the  only  immediate  advantage 
on  either  side  being  the  compensation  to  ad- 
ditional clerks.  However,  the  change  in  the 
policy  of  ordering  seems  to  be  a  necessary 
outcome  of  recent  conditions.  The  hard- 
ware trade  is  constantly  expanding  in  the 
variety  of  articles  sold,  and,  outside  of  certain 
staples,  a  stock  that  will  answer  the  public 
demand  to-day  may  be  out  of  date  six 
months  from  now.  A  small  advance  in  price 
on  small  orders  does  not  cut  much  ot  a 
figure,  anyway,  since  the  most  careful  buy- 
ers should  be  satisfied  with  those  now  in 
force. 


SEAT  SPRINGS. 

The  ideal  stock  is  that  which  is  well  as- 
sorted. One  line  which  no  hardware  dealer 
can  afford  to  be  without  is  seat  springs  that 
can  be  easily  adjusted  to  farmers'  and  other 
wagons.     The  accompanying  cut   shows  a 


PULLED  THE  NAIL. 

This  is  woman's  age,  and  a  business  man 
who  knows  says  there  is  positively  nothing 
that  she  will  not  undertake.  He  was  loung- 
ing in  his  office  one  day  when  the  door 
opened  and  a  well  dressed,  comely  little 
woman  appeared.  She  wore  a  resolute  ex- 
pression in  addition  to  other  apparel,  and  in 
her  hand  she  carried  a  large  tack  raiser. 

"  Good   morning,"    she    said    winningly, 


seat  spring,  a  shipment  of  which  has  just 
been  received  by  H.  S.  Howland,  Sons  & 
Co.  It  is  named  the  "  Oil  Tempered  Seat 
Spring"  and  is  highly  recommended.  Hard- 
ware merchants,  particularly  those  in  the 
country,  would  be  able  to  dispose  of  a  good 
many  more  seat  springs  than  they  do  if  they 
would  only  push  them  a  little  more. 


LARGE  OR  SMALL  ORDERS. 

THE  jobbing  trade  in  hardware  has 
about  concluded  that  stocking  up  or- 
ders are  a  thing  ot  the  past,  excepting, 
of  course,  from  newly  established  stores,  says 
Hardware  Reporter.  What  they  call  replen- 
ishing orders  are  now  the  rule,  which  is  an- 
other way  of  saying  that  the  dealers  have 
gotten  into  the  habit  of  buying  goods  only 
as  they  need  them,  or  to  replace  those  that 
have  been  sold.  This  system  has  its  ad- 
vantages, and  yet  there  are  some  features 
about  it  which  do  not  altogether  commend 
themselves  even  from  the  dealer's  point  of 
view,  which  is  the  principal  question  to  be 
considered. 

A  full  stock  of  hardware,  or  one  that  is 
carried  by  the  average  dealer,  means  an 
extra  cost  price  when  divided  into  small 
orders.  The  higher  cost  is  not  a  profit  to 
the  manufacturer  or  jobber  for  the  reason 
that  it  is  cheaper  to  handle,  say,  a  thousand 
dollars'  worth  of  goods  in  one  lot  than  when 
the  same  value  of  goods  is  distributed  in 
three  or  four  or  any  other  number  of  orders. 
In  this  case,  the  expense  is  made  to  take  the 


"  Is  this  Mr.  Cash's  office  ?  Will  you 
please  tell  me  which  chair  it  is  that  has  the 
nail  in  it  ?" 

The  business  man  was  confused — the  nice 
little  woman  was  a  total  stranger  to  him. 
He  answered  wildly,  "What  chair?  What 
nail  ?" 

"Why,"  she  explained,  "my  husband  has 
come  home  three  times  recently  with  dread- 
ful holes  in  his  coat  and  trousers,  and  he 
said  he  tote  them  on  a  chair  in  your  office. 
I'm  about  tired  darning  and  patching  those 
rents  and  thought  it  would  be  more  sensible 
and  satisfactory  to  come  down  here,  pull  the 
nail  out  and  be  done  with  it.  Don't  you  think 
so?" 

Still  in  a  trance,  the  merchant  agreed  with 
her,  found  the  offending  chair,  extracted  the 
nail,  and  with  many  thanks  and  smiles  the 
enterprising  little  woman  withdrew. — New 
York  World. 
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HARDWARE 


Brandram  Bros.  &  Co. 


ROTHERHITHE,  LONDON,  ENG. 


^J 


^M* 


B.  B. 

GENUINE 


Manufacturers  of 

The 

Celebrated 

Brand 


WHITE  LEAD       B.  B. 


NO.  ONE 

WHITE  LEAD 


White  Lead 


Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


For  samples  and  information  apply  to 


HENDERSON  &  POTTS 

Nova  Scotia  Paint  Works,  Halifax,  N.S. 


Stat* 
Cycles 

Are  a  recognized  thoroughly 

reliable  make  at         POPULAR     PRICES. 


They  embrace  the  best  procurable  workmanship  and 
material.  They  will  maintain  the  reputation  of  our 
Trade  Mark  and  give  full  and  lasting  satisfaction  to 
all  concerned.     They  comprise — 

PATH  RACERS      ROAD  RACERS 

"  Tourists'  "  Business  Wheels, 

Light,  Staunch  and  Graceful  Ladies'  Wheels. 

STAR  CYCLE  WORKS,  Wolverhampton. 


Canadian  Agents, 

A.  A.  Allan  &  Co. 

TORONTO,  ONT. 


ASBESTOS  IN  NEWFOUNDLAND. 

WE  find  in  the  transactions  of  the 
Mining  Society  of  Nova  Scotia  some 
interesting  information  about  the 
asbestos  deposits  of  Port  au  Port,  in  an 
article  by  C.  E.  Willis,  from  which  we  make 
the  following  abstract : 

The  metamorphic  rocks  and  serpentines 
of  the  eastern  townships  of  Quebec  and  the 
Gaspe  Peninsula,  in  which  the  Canadian  as- 
bestos, or,  more  correctly  speaking,  chryso- 
tile,  is  found,  dip  under  the  Gulf  of  St.  Law- 
rence, appear  again  on  the  west  coast  of 
Newfoundland,  and  extend  many  miles  in- 
land, though  in  places,  especially  on  the 
great  elevated  plateau,  they  are  capped  with 
granite  rocks,  and  have  seemingly  dis- 
appeared. 

Here  and  there  also  are  great  mountains 
of  magnesian  limestone,  and  in  the  region 
of  the  Grand  Lake,  and  other  isolated  sec- 
tions, are  found  carboniferous  basins,  with 
small  seams  of  very  good  bituminous  coal. 
Still,  this  area,  extending  about  ioo  miles 
north  and  south,  and  the  entire  width  of  the 
island  east  and  west,  can  be  safely  called  a 
serpentine  country,  and  contains,  according 
to  James  P.  Howley's  estimate,  5,097  square 
miles  of  serpentine  rocks. 

The  existence  of  asbestos  in  this  great 
belt  of  serpentine  has  long  been  known. 

At  Bluff  Head  mountain,  on  the  eastern 
side  of  Port  au  Port  Bay,  the  asbestos  de- 
posits first  attracted  notice.     The  place  was 


prospected  by  a  party,  under  the  leadership 
of  Hon.  Daniel  Cleary,  of  St.  John,  some 
three  years  ago,  with  such  marked  success 
that  immediately  30  square  miles  of  claims 
were  taken  up  by  prospectors  and  specu- 
lators, and  much  development  has  since 
been  done.  Much  of  this  work  has  been,  to 
the  owners,  of  a  most  satisfactory  nature, 
and  proves  the  field  to  be  a  large  and  valu- 
able one. 

The  government  of  Newfoundland  being 
keenly  alive  to  the  necessity  of  fostering  its 
mining  industries,  has  undertaken  to  con- 
struct a  good  road  which  will  accommodate 
all  the  claims  of  the  district,  and  will  con- 
nect the  point  of  shipment,  the  government 
railway  now  under  construction,  and  the 
settlements  of  the  Port  au  Port  and  St. 
George. 

Labor  is  abundant  and  cheap,  and  sup- 
plies can  be  readily  obtained,  and  landed 
from  vessels  within  a  short  distance  of  the 
mines. — Colliery  Guardian. 


the  council  for  the  ensuing  three  years.  The 
Board  of  Arbitrators,  appointed  for  three 
years,  will  be  composed  of  B.  E.  Charlton, 
R.  A.  Lucas,  W.  H.  Gillard,  and  J.  M.  Lot- 
tridge.  At  a  meeting  of  the  council,  held 
immediately  afterwards,  President  Kittson 
informed  the  members  that  he  had  inter- 
viewed the  Mayor  upon  the  question  of  toll 
roads,  and  had  found  that  the  City  Council's 
views  on  this  subject  coincided  largely  with 
that  of  the  board,  and  he  had  every  hope 
that  a  settlement  would  be  come  to.  A  dis- 
cussion upon  the  proposed  Intercolonial 
Conference  took  place,  several  of  the  mem- 
bers expressing  themselves  as  being  averse 
to  some  of  the  objects  of  the  conference, 
among  these  being  the  procuring  of  a  dis- 
criminating tariff  between  Great  Britain  and 
the  colonies. 


ADAM   HOPE 
&  CO., 

Offer  for  Sale 


HAMILTON 


HAMILTON  BOARD  OF  TRADE. 

The  annual  meeting  of  the  Hamilton 
Board  of  Trade  was  held  Monday.  The 
election  of  officers  resulted  in  H.  N.  Kittson 
being  re-elected  to  the  office  of  president  ; 
Archdale  Wilson,  vice-president  ;  C.  R. 
Smith,  secretary-treasurer  ;  John  Knox,  W. 
H.  Gillard,  George  Roach,  T.  C.  Bruce, 
Alex.  Turner,  J.  J.  Mason,  W.  E.  Sanford, 
T.  H.  McPherson  were  elected  members  of 


"Pioneer"  and  "Sloss" 

PIG    IRON 

These  are  fine  foundry  irons,  being  strong 
and  large  scrap  carriers. 

Also  all  the  well-known 

Scotch  Brands, 

Broken  Car  Wheels, 
and  Railway  Cast  Scrap. 
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BRITISH  IRON  FIGURES. 

A  BALLOT  taken  a  short  time  ago  by 
the  Scotch  miners  resulted  in  favor 
of  a  strike.  Hopes  were  held  out  at 
the  time  that  a  settlement  would  be  reached 
before  the  strike  was  absolutely  on.  These 
have  not  been  verified  since,  and  recent  news 
was  to  the  effect  that  the  attitude  of  the  min- 
ers was  not  favorable  to  a  settlement  of  the 
wages  dispute. 

The  limit  given  was  the  25th  of  the  month, 
so  that  it  will  soon  be  known  definitely 
whether  the  miners  will  stay  out  or  not. 

So  far  the  possibilities  in  this  connection 
have  not  had  much  effect  on  prices,  but  it  is 
noticeable  that  warrants  of  late  have  shown 
an  upward  tendency.  For  instance,  the  up- 
ward swing  in  prii  es  between  the  aih  and 
the  16th  of  June  on  Glasgow  prices  h^s  been 
from  2d.  to  7d.,and  the  cash  quotation  Satur- 
day, the  1 6th,  was  that  muchhigherthanit  was 
at  the  corresponding  period  last  year.  The 
natural  demand  also  in  the  legitimate  mar- 
ket has  been  rather  better  recently,  so  that 
with  all  the  influences  combined  the  general 
tendency  of  the  British  iron  markets  has 
been  firmer.  The  statistical  position  tends 
the  same  way. 

According  to  mail  advices  to  hand  this 
week  by  Montreal  importers  the  stocks  in 
Connol's  Glasgow  stores  on  the  16th  were 
31 1,123  tons,  against  337,238  tons  for  the 
same  period  in  1893,  or  a  decrease  of  26,- 
115  tons  of  Scotch  pig  in  the  Glasgow  public 
stores  compared  with  a  year  ago. 

The  stocks  of  Cleveland  and  hematite 
iron  in  the  Middlesboro'  and  Cumberland 
stores,  however,  more  than  make  up  for  this 
shortage. 

The  stock  of  Cleve'and  iron  at  Middles- 
boro' on  the  16th  was  97,268  tons,  against 
68,266  tons  in  1893,  and  the  stock  of  hema- 
tite iron  in  the  Cumberland  stotes  was  147,- 
871  tons,  against  63,93210ns  in  1893. 

This  makes  the  total  stock  at  the  three 
points  in  question  on  the  16th,  556,262  tons, 
against  469,436,  or  an  increase  of  86000 
odd  tons. 

With  regard  to  the  movement  of  iron  from 
the  three  points  this  year's  figures  indicate 
a  rather  better  volume  of  business. 

The  weekly  shipments  from  Scotland 
have  averaged  5,000  tons  ;  those  from 
Cumberland,  10,000  tons,  and  those  from 
Middlesboro',  15,000  to  20,000  tons. 

From  the  first  of  January  to  the  9th  June, 
1894,  the  shipments  from  Scotland  have 
been  120,719  tons,  against  144,689  tons  in 
1893;  from  Cumberland,  170,776  tons, 
against  112,492  tons  in  1893;  and  from 
Middlesboro',  453.822  tons,  against  395,427 
tons  in  1893. 

This  makes  the  total  shipments  from  these 
points,  745,317  tons  for  1894,  against  652,- 
608  tons  1893,  or  the  respectable  increase  of 
93,709  tons. 


FILING  CATALOGUES. 

A  NUMBER  of  articles,  writes  K.  A. 
M.  in  Sanitary  Plumber,  have  been 
printed  on  the  question  of  indexing 
and  preserving  catalogues.  There  have  been 
systems  described  somewhat  elaborate  in 
detail  for  taking  care  of  all  of  the  advertis- 
ing matter  that  comes  to  an  office.  I  have 
read  all  these  articles  with  much  interest, 
and  have  been  waiting  for  some  one  to  take 
the  opposite  position,  that,  all  things  con- 
sidered, it  is  not  worth  while  to  file  and  in- 
dex catalogues,  and  that  the  whole  system 
of  business  literature  as  at  present  employed 
is  opposed  to  this  method  of  treatment.  No 
one,  however,  has  seemed  to  make  this 
point,  and  perhaps  it  is  reserved  for  me  to 
present  the  idea  to  the  reader. 

Some  years  ago  1  became  connected  with 
an  office  which  in  my  estimation  was  very 
much  lacking  in  system.  Accordingly  I 
undertook  to  correct  the  system  and  to  add 
to  the  routine  what  I  believed  were  much 
needed  improvements.  Among  the  improve- 
ments was  that  of  indexing  and  carefully 
filing  the  catalogues  and  other  trade  litera- 
ture that  came  to  hand.  1  had  very  little 
leisure  time  for  this  work  during  the  days, 
and  iherefore  I  devoted  my  evenings  to  it, 
and  many  a  long  evening  have  I  given  to 
this  work,  my  labor  sometimes  extending 
far  into  the  night.  In  the  course  of  time  I 
got  the  accumulation  of  catalogues  and  trade 
lists  which  I  found  in  the  office  and  which 
accumulated  after  I  commenced  working, 
into  pretty  fair  shape.  I  had  a  very  good 
system  of  filing,  and  an  adequate  plan  of  in- 
dexing, and  if  anyone  had  only  asked  me 
for  some  particular  item  of  information  just 
then,  I  could  have  produced  it  instantly  and 
in  most  satisfactory  shape.  I  was  soon  con- 
fronted with  this  fact,  however,  that  each 
catalogue  issued  by  a  manufacturer  super- 
sedes all  other  catalogues  put  out  by  him. 
Each  catalogue  is  complete  in  itself  and  is 
in  a  sense  a  countermand  of  all  that  have 
previously  been  issued.  And  so  it  soon  be- 
came evident  that  the  only  catalogue  of  any 
establishment  that  was  wanted  was  the  last 
issue,  and  that  whenever  the  last  issue  was 
at  hand  all  that  preceded  was  of  no  account 
unless  in  the  sense  of  a  library  or  museum. 
But  business  concerns  are  not  run  for 
museum  purposes,  and  the  library  idea  does 
not  prevail  to  any  great  extent. 

I  had  not  much  more  than  comprehended 
this  fact  when  I  was  confronted  with  still  an- 
other consideration.  One  of  our  firm  wanted 
some  information  about  a  certain  line  of 
goods  which  very  seldom  formed  a  part  of 
our  trade.  I  was  for  going  for  our  catalogue 
system  and  giving  him  the  information  when 
he  said:  "Oh,no,thatwill  beancient  history  ; 
what  you  want  to  do,  young  man,  is  write  to 
every  concern  in  the  country  that  you  know 
of  that  makes  that  line  of  goods,  and  get 
their  most  recent  catalogue  and  circulars, 
and  ask  them   to  quote   prices    by  letter." 


Then  it  gradually  dawned  upon  me  that  my 
catalogue  system  was  worth  nothing,  and  so 
somewhat  reluctantly  I  abandoned  what  had 
cost  me  so  much  time  and  trouble.  I  have 
been  with  the  firm  referred  to  ten  years. 
Nine  years  of  that  time  we  have  got  along 
without  a  catalogue  system.  I  venture  to 
say  that  the  total  extra  trouble  that  we  have 
been  put  to  occasionally  in  looking  up  some 
article  about  which  we  did  not  have  as  much 
information  as  we  might  have  had  if  all  our 
catalogues  had  been  filed  and  indexed,  has 
been  far  less  than  would  have  been  the  labor 
of  keeping  the  catalogues  up  to  date  upon 
the  plan  that  I  first  originated  for  a  single 
year. 

There  is  just  one  other  idea  thit  ought  to 
be  brought  to  the  attention  of  the  people 
who  believe|in  indexing  catalogues  and  main- 
taining full  files  ;  and  that  is,  that  the  trade 
directories  which  are  now  published,  the 
trade  papers  which  are  now  so  extensive'y 
circulated  and  various  other  co-operative 
means  of  distributing  information,  largely 
take  the  place  of  the  office  catalogue  systems 
that  in  the  past  have  been  advantageous. 
There  is  but  little  difficulty  at  present  in 
obtaining  a  list  of  first  hands  in  almost  any 
required  line  of  trade.  If  no  better  directory 
is  at  hand,  a  trade  paper  in  the  line  of  busi- 
ness in  which  the  question  arises  will  be 
found  quite  advantageous.  Instead,  then, 
of  consulting  old  files  of  catalogues  on  any 
trade  question,  the  proper  plan  is  to  write  to 
people  who  are  in  that  line  of  business  for  the 
information  you  want  at  the  very  date  that 
you  require  it. 

To  request  a  manufacturer  to  send  you  his 
catalogue  every  time  you  vant  information 
about  five  dollars'  worth  of  goods  seems  like 
a  terrible  waste.  I  must  admit  thit  there 
is  a  waste  of  printers'  ink,  postage,  etc.,  in- 
volved in  this  schente,  but,  after  all,  it  is  not 
the  waste  of  the  buyer,  it  is  the  waste  of  the 
seller.  Manufacturers  and  sellers  generally 
have  adopted  the  plan  of  sending  duplicate 
catalogues  and  of  sending  as  many  cata- 
logues from  time  to  time  as  may  be  wanted. 
Therefore  the  buyer  has  nothing  to  consider. 
He  must  accept  the  situation  as  he  finds  it. 


Brechin,  Phoenix-like,  is  rising  from  its 
ashes.  Already  several  new  stores  are  in 
course  of  erection  on  the  main  street.  Good 
for  Brechin. 


The  Ontario  Tack  go. 

Manufacturers  of 

Wire  Nails 

TACKS,  SHOE  NAILS,  ETC. 


Hamilton. 


Ontario. 
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CRESCENT  DAMPERS 

Patented  in  U.S.  and  Canada,  1893. 

Has  all  the  advantages  of  a  high  priced  Stove  Pipe  Damper,  at  low 
cost.  LIGHT  FOR  FREIGHT.  Being  made  of  sheet  steel  will 
not  break,  and  being  double  will  not  warp.  Spring  keeps  damper  at 
any  angle  set  in  pipe. 

Manufactured  by 

Thos.  Davidson  &  Co. 

MONTREAL. 


BRASS  MEN  RE-ORGANIZING. 

AN  impoitant    movement    is    on    foot 
among  the   brass  manufacturers  of 
the  country  to  place  the  trade  on  a 
more  satisfactory  footing  than  it  is  at  present. 

Something  like  a  year  ago  an  effort  was 
made  to  secure  the  desideratum  by  forming 
an  association.  And  although  most  of  the 
manufacturers  subscribed  to  the  agreement 
that  was-  then  drawn  up  little  benefit  seems 
have  accrued  to  the  trade  therefrom. 

The  fact  was  the  subscribers  did  not  keep 
faith,  two  western  manufacturers,  particu- 
larly it  is  said,  being  lacking  in  this  respect, 
while  a  certain  Toronto  house  outside  the 
association  is  understood  to  have  been  a 
thorn  in  the  side  of  the  organization. 

The  scheme  now  on  foot  is  more  com- 
prehensive than  a  mere  association. 

It  is  nothing  less  than  a  proposition  to 
form  a  company  which  will  take  the  whole 
output  of  the  Canadian  manufacturers. 

With  this  end  in  view  two  or  three  meet- 
ings have  been  held  in  Toronto  this  week. 

The  manufacturers  interested  are  under- 
stood to  be  Mitchell  &  Co.,  Montreal  ;  Mc- 
Vittie  &  Son,  St.  John,  N.B.;  James  Morri- 
son, Toronto ;  Hamilton  Brass  Works,  Ham- 
ilton ;  Stevens  &  Brown,  London  ;  Essex 
Brass  and  Iron  Works,  London. 

"  No  final  agreement  has  yet  been  arrived 
at,"  said  a  gentleman  in  the  trade  to  Hard- 
ware. "  But  the  proposition,  briefly  speak- 
ing, is  this  :  The  manufacturers  are  to  agree 
to  sell  to  no  one  but  this  company,  which 
will  in  turn  sell  to  the  jobbers  at  fixed  dis- 
counts, while  each  manufacturer  will  be 
allotted  certain  lines  which  he  shall  make. 
Now  ihat  is  the  position  of  affairs,  and  that 
is  all  I  can  tell  you  at  present." 


AN  IMMENSE  CASTING. 

All  previous  work  in  casting  in  this  city 
has  just  been  surpassed  by  Waring,  White  & 
Co.,  they  having  achieved  a  feat  most  diffi- 
cult and  highly  creditable.  It  was  the  cast- 
ing of  a  piece  of  machinery  for  Harris  &  Co., 
and  known  as  alligator  shears,  weighing  of 
itself  1 8  tons,  which  with  the  lever  and  gear 


make  24  tons.  The  largest  ever  previously 
cast  in  this  city  was  11  tons.  The  one  in 
the  place  of  which  this  is  to  go  wa^  imported 
from  Pittsburg,  Pa.,  and  it  was  thought  it 
would  be  necessary  to  send  there  again 
when  the  above  firm  undertook  the  work. 
The  boxes  and  sand  in  which  the  casting 
was  done  weighed  25  tons.  The  work  was 
done  in  dry  sand.  A  special  furnace  was 
placed  in  position,  and  the  two  heated  the 
metal,  which  was  run  in  a  receiver  of  17 
tons  capacity,  which  ran  the  metal  into  the 
mould.  It  will  be  ten  days  before  the  shears 
can  be  taken  out  of  position.  Another  cast- 
ing of  a  similar  nature  weighing  11  tons 
will  be  at  once  done  for  the  Coldbrook  rol- 
ling mills. — Gazette,  St.  John. 


NEVER  FAILS  TO  PULL. 

The  "Big  Four" 
Tack  Puller,  which  is 
being  put  on  the  mar- 
ket by  H.  S.  Howland, 
Sons  &  Co.,  is  claimed 
to  be  a  perfect  tack 
puller  and  always 
ready  for  use,  has 
nothing  to  get  out  of 
order,  and  will  last  for 
many  years,  has  a 
self-supporting  4  point 
grip  that  will  pull  a 
tack  without  fail  every 
time.  The  tacks  come 
out  in  good  shape  and 
can  be  used  over 
again. 


On  old  work  the 
painter  often  wants  to 
use  a  putty  that  dries 
quick,  sandpapers 
easily,  and  sticks 
I  where  it  is  placed. 
To  make  just  such 
putty,  mix  dry  white 
lead  in  a  good  grade 
of  brown  japan,  add 

enough  lampblack  to  color  it  a  good  bit,  give 
it  a  binding  quality  by  putting  in  a  few  drops 
of  rubbing  varnish,  and  lastly,  give  the 
whole  a  dash  or  two  of  turpentine.  The 
more  rubbing  varnish  is  added,  the  tougher 
the  putty  and  the  slower  it  sandpapers. 


ON  VARIOUS  SUBJECTS. 

BY   W.    E.    WILTON,   SPRINGFIELD. 

IT  is  not  uncommon,  even  at  this  present 
day  to  find,  on  entering  some  country 
and  even  large  town  store,  a  bell  at- 
tached to  the  door  which  calls  the  attendant 
forward.  But  talk  about  your  bell  attach 
ment,  here  is  something  that  takes  the  bun 
in  that  line.  In  a  small  town  not  many 
miles  from  here  there  lives  a  man  with  con- 
siderably more  in  his  head  than  a  fine  comb 
will  take  out.  He  holds  as  owner  and  gen- 
eral manager  three  very  important  positions, 
viz.  :  Blacksmith,  post  master,  and  general 
merchant,  and  attends  the  whole  business 
himself  in  the  following  manner :  The 
blacksmith  shop  is  located  about  200  yards 
from  the  store.  A  wire  is  stretched  from 
the  store  to  the  blacksmith  department  with 
a  bell  attached,  and  on  the  store  door  the 
following  motto  appears,  "  If  you  want 
anything  in  this  shop  pull  the  wire,"  this  of 
course  rings  the  bell  in  the  blacksmith  shop 
when  the  proprietor  comes  up  and  unlocks 
the  door. 


A  great  portion  of  the  failures  in  business 
among  retail  merchants  could  be  avoided  by 
dealing  with  one  wholesale  house  only.  The 
man  who  confines  his  business  to  one  house 
knows  at  all  times  just  where  he  stands,  and 
the  wholesale  house  knows  the  same,  thus, 
knowing  that  your  full  account  is  with  them 
only,  they  have  (and  justly,  too,)  more  confi- 
dence in  you.  A  retailer  would  rather  give 
credit  to  a  man  having  no  other  account 
against  him  ;  and  the  same  rule  must  also 
apply  to  the  wholesaler. 

A  great  many  otherwise  attractive  stores 
are  sometimes  greatly  injured  in  their  even- 
ing appearance  by  the  manner  in  which 
goods,  having  during  the  day  been  used  as 
a  display  on  the  outside,  are  thrown  around 
on  the  floor  in  anything  but  a  neat  way. 
These  goods  should  be  arranged  in  proper 
places,  everything  in  its  own  place ;  the  shop 
floor  sprinkled  and  swept  ;  your  lights  burn- 
ing brightly,  and  the  appearance  in  general 
is  thus  greatly  improved.  A  store  properly 
arranged  presents  its  best  appearance  in  the 
evening. 
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MONTREAL  MARKETS. 

Montreal,  June  29,  1894. 

HARDWARE. 

THERE  has  been  very  little  change  in 
thegeneral  hardware  market  this  week, 
and  one  thing  is  certain,  business  has 
not  increased  in  volume.  Trade,  however, 
may  be  called  fair  on  the  whole,  and  after 
the  excitement  of  the  elections  has  worn  off, 
dealers  here  expect  better  returns  from  the 
Ottawa  Valley  and  the  eastern  districts  of 
Ontario.  In  Quebec  the  demand  is  quiet 
also,  but  matters  are  expected  to  pick  up 
shortly.  Demand  at  present  runs  to  mod- 
erate lots  of  ware,  Peerless  and  enamelled, 
cut  nails,  green  wirecloth,  etc.,  and  sorting 
lots  of  gardening  and  harvest  tools.  Sport- 
ing goods  are  also  beginning  to  look  up. 
Payments  are  only  fair. 

Wire — There  is  a  fair  demand  in  a  small 
way  for  wire.  The  manufacturers  have  been 
meeting  in  the  west,  but  at  the  time  of  writ- 
ing the  trade  here  have  not  been  notified  of 
any  changes. 

Rope — The  rope  market  is  steady  and 
fairly  active  at  previous  prices.  We  quote: 
Sisal,  7  to  7J^c.  for  7-16  in.  and  upwards,  and 
14c.  for  deep  sea  line.  Pure  Manilla,  9'4c. 
for  7-16  and  upwards,  6^c.  for  smaller. 

Cutlery — There  is  a  moderate  sorting 
call  for  a  few  small  lots  of  pocket  cutlery. 

Sporting  Goods— Demand  for  these,  as 
we  have  already  noted,  is  commencing  to 
pick  up,  and  the  season  will  be  on  in  full 
force  shortly 

Cut  Nails — There  is  no  change  to  note 
in  these  at  the  time  of  writing. 

Horse  Nails— There  has  been  a  moder- 
ate   movement   in    these  at   steady    rates. 
Prices  are  the  same. 
Green  Wire  Cloth— Fair  quantities  of 


this,  and  also  wire  doors  and  screens,  con- 
tinue to  move  out. 

Tacks — No  change  to  note. 

Chain — The  week  has  been  as  quiet  as 
last,  only  a  few  small  lots  moving. 

Horseshoes — A  few  small  orders  are 
noted,  but  business  is  very  quiet.  Prices 
continue  the  same. 

Ware — A  small  movement  in  peerless 
and  white  ware  is  the  only  business  there  is 
to  note. 

Tools — Business  rules  on  the  quiet  side. 
A  few  lots  of  harvesting  and  gardeners'  tools 
continue  to  go  out,  however. 

Plumbers'  and  Builders'  Supplies— 
Neither  of  these  lines  furnish  anything  of 
importance. 

Lead  Pipe — No  improvement  or  change 
to  note  in  the  demand  for  this  article. 

Dairy  Furnishings — Some  lines  of  milk 
tins  and  trimmings  are  moving,  but  business 
is  quiet. 

Hinges— A  few  small  lots  of  "T"  and 
strap  hinges  are  the  only  goods  moving  in 
this  line  at  present. 

Tar,  Etc. — The  only  feature  of  this  mar- 
ket has  been  an  advance  of  25c.  in  the  price 
of  rosins.  We  quote  :  Rosins,  $2.75  to 
$5.25  as  to  brand  ;  coal  tar,  $3  25  to 
$3.7  "5  ;  cotton  waste,  5  to  jc.  for  colored  and 
7  to  10c.  for  white  ;  oakum,  5J^  to  7j£c, 
and  cotton  do.  10  to  12c. 

Turpentine— This  article  rules  firm  at 
former  prices  and  business  is  quiet.  We 
quote  47  to  48c. 

Cement — There  has  been  no  change  in 
the  cement  market,  business  ruling  quiet. 
We  quote  spot  prices  at  $195  to  $2.05  for 
English  brands,  and  $1.85  to  $1.95  for  Bel- 
gian, and  to  arrive,  English  brands  $1.95  and 
Belgian  $1.80  to  Si. 90. 

Firebricks — There  is   a    moderate   de- 


mand for  firebricks  at  firmer    prices,   viz.: 
$15.50  to  $19  50  per  1,000,  as  to  brand. 
METALS. 

The  metal  market  presents  few  new  fea- 
tures. The  movement  in  all  the  leading 
lines  continue  small,  complaints  being  gen- 
eral about  the  backwardness  of  trade.  No 
change  of  importance  is  to  note  in  values 
except  in  Scotch  pig. 

Pig  Iron — The  tone  of  Scotch  pig  is 
firmer,  sales  of  Summerlee  occurring  at 
$18.75  to  $i9,and  Canadian  brands  at  $16  50 
to  16.75.  We  quote  :  Summerlee,  $18.75 
to  $19;  Eglinton,  $18;  Carnbroe,  $18;  Fer- 
rona,  $16.50  to  $17;  and  Siemen's  No.  1, 
$16.50  to  $16.75. 

Bar  Iron — A  moderate  business  has  been 
doing  in  bar  iron,  and  though  the  demand 
is  quiet  makers  hold  that  prices  have  touched 
bottom.     We  quote  :  $1  70to$i.8o. 

Tin  Plates— In  tin  plate  a  few  lots  of 
cokes  have  been  put  through  at  $2.70  to 
$2.75,  while  charcoals  have  sold  at  $3.40. 

Canada  Plate— The  feeling  on  these  is 
that  bottom  has  been  touched.  Sales  have 
occured  at  $2.15. 

Iron  Pipe — There  h^ve  been  several 
large  import  orders  placed  for  German  tubes 
at  very  low  prices. 

Copper — Foreign  advices  have  ruled  low 
on  copper,  but  spot  prices  are  the  same,  9^ 
to  10c. 

Tin — A  few  small  orders  have  been  filled 
for  tin  which  we  quote  at  17  to  i8c,  which 
is  rather  lower  than  last  week. 

Sheet  Iron— Only  a  small  business  do- 
ing in  this  article  on  the  basis  of  $2.40. 

Hoops  and  Bands— There  is  no  altera- 
tion to  note   in  these.     Demand  is  quiet  at 

$2.35- 

Steel-  -Business  dull.  We  quote  :  Best 
cast  steel,  g'A  to  12c;  spring,  $2.50;  tire, 


A  Perfect  Wood  Furnace 


Our  famous  Magnet,  made  in  3  sizes,  Nos.  14,  16  and  17.  Heavy  Fire  Box.  Large 
Feed  Door.  Steel  Flues  with  Cast  Heads.  Direct  and  indirect  draft.  Flues  easily 
cleaned.  All  operations  from  front  of  Furnace.  Everyone  handling  them  concede  their 
superiority.     Send  card  for  our  new  catalogue. 


The  JVIeClary  JVTfg.  Co. 

London    Toronto    Montreal    Winnipeg    Vancouver 
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(^larkson 

8-  (^ross 

ACCOUNTANTS    .     .     . 


Established   1864, 

26  Wellington  St-  East,  TORONTO 


Gas,  Electric, 
Combination 

Fixtures 

AND 

Brackets 


English,  Canadian 
and  American 

DESIGNS— 


select  stock  of 

is  and 
Electric 

GLOBES 


JAS,  BARWELL,  !fr*?,y  Toronto 

Drawings  and  prices  on  application. 
The  trade  supplied. 


SS.  SMOKELESS  POWDER 


Is  the  best;  it  does 
notcontain  anynitro 
glycerine,  and  is  not 

affected  by  the  heat  or  cold.  It  is  made  by  the  Smokeless  Powder  Company,  Limited, 
Dashwood  House,  New  Broad  Street,  London,  E.  C.  Works,  "  Barwick  Herts."  It 
is  used  by  sportsmen  all  over  the  Dominion.     One  firm  in  New  York  have  purchased 

fflttas  JAMES  DARLING  &  CO. 


kept  at  Montreal. 


Send  for  Price  List. 


429  Board  of  Trade  Building: 

MONTREAL,  AgentF. 


POTATOES 


NO  MIXING  REQUIRED. 

worth  its  cost  as  a  Fertilizer. 


INJURE 


THE  VINES 


The  only  safe  way  to  use  a  Strong  Poison 

FOR  SALE    BY 


Alabastine  Company,  Paris, 


Sole 
Manufacturers. 


HILL  &  FORBES,  327  ST.  JAMES  ST.,  MONTREAL:    Agents  for  the  Province  of  Quebec. 
A.  M.  BELL,  HALIFAX:     Agent  for  New  Brunswick  and  Nova  Scotia. 


H 


I  CO. 


26,   28,   30   Front   St.   West,  TORONTO 

pMrTToTT    UnTTevP.     SAMUEL,  SONS  &  BENJAMIN 
J_VrslCjrJ^l^Jrl     nUU^5,      l64  Fenchurch  St.,  London,  E.  C. 


jRLpple  and  Peach  Parers 

Cherry  Stoners  Lemon  Squeezers 

Ice  Cream  Freezers  Fruit  Presses 

CANADIAN  AND  AMERICAN. 
Write  for  Prices. 
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MONTREAL  MARKETS- Continued 

$2.50  to  $2.75  ;  sleigh  shoe,  $2  40;  round  ma- 
chinery steel,  $3. 

Galvanized  Sheets— There  is  a  fair 
demand  for  these  in  a  small  way.  We  quote  : 
4}4  to  5c.  for  ordinary  brands  ;  Morewood, 
5^  to  6c;  tinned  sheets,  coke,  No.  24,  6  to 
6X c-;  No.  26,  6j£  to  6%"c,  and  the  usual 
extra  for  larger  sizes. 

Spelter — Flat  and  unchanged  at  $4  50 
to  $4  75. 

Zinc  Sheets — Prices  the  same  at  $5  to 
$5.25  and  business  dull. 

Lead — There  is  little  or  no  business  do- 
ing.    Prices   remain  the  same  at  $2.60  to 

$2.75. 

PAINTS  AND  OILS. 

There  has  been  no  new  phase  to  the  paints 
and  oils  trade.  The  volume  of  business 
transacted  is  small  and  prices  remain  much 
the  same.  Shellac  is  somewhat  firmer,  and 
pans  green  is  very  scarce.  Linseed  oil  is 
firm  at  quotations,  and  seal  oil  rules  quiet. 
We  quote  :  Choice  brands  white  lead, 
Government  standard,  $4  75;  No.  1,  $4.50  ; 
No.  2,  $4.25  ;  No.  3,  $4  ;  No.  4,  $3.75;  dry 
white  lead,  4|^c. ;  red  lead,  pure,  4XC-!  do., 
No.  1,  4c;  zinc  white,  pure,  $7.25;  No.  1, 
$6.25  ;  No.  2,  $5.25;  linseed  oil,  round 
lots,  raw,  55c,  boiled,  58c;  seal  oil,  42  J£  to 
45c 

GLASS. 
The  glass  market  is  quiet  and  unchanged. 
We  quote  $1.25  for  first  break;  $1.30  second 
break,  per  50  feet ;  $3  25  for  first  break  per 
100  feet;  putty  in  bulk,  $1.85. 

PETROLEUM. 
The  petroleum  market  is  quiet  and  un- 
changed. We  quote  as  follows  :  Can- 
adian refined  at  11c.  in  shed  in  Montreal  for 
round  lots,  and  12c.  for  small  quantities. 
American  petroleum,  14  45c.  in  car  lots, 
15XC  in  10-barrel  lots,  l^yiz.  in  5-barrel 
lots,  and  16c.  for  single  barrels,  net  cash  ; 
American  benzine,  23  to  25c.  ;  Canadian 
benzine,  io^c.  Petrolea;  \2%c.  Montreal. 
HIDES. 
Business  has  ruled  quiet  in  hides  and 
there  is  no  new  feature  to  note.  Receipts 
during  the  week  have  been  small  and  prices 
unchanged.  We  quote  :  No.  i,  3^c.  ;  No. 
2,  2j^c.  ;  and  No.  3,  \%c.  The  firmness 
in  lambskins  is  maintained  at  20  to  25c. 
each. 

TALLOW. 
Tallow  continues  quiet  and   about  steady 
at  6^  to  6?4C.,  as  to  quality. 
ASHES. 
The  receipts  of  ashes  are  light,  and  the 
market  is  quiet,   with  lit'. le  business  doing. 
Prices  are  steady  :  first  pots  $4.10,  and  sec- 
onds $3.65;  pearls  $5.40  to  $5.50  per  100  lbs. 


EASTLAKE   GALVANIZED  STEEL  SHINGLES 


MONTREAL  TRADE  NOTES. 

Caverhill,  Learmont  &  Co.  note  a  fair  en- 
quiry still  for  wire  cloth  and  screen  doors  and 
blinds. 

Large  quantities  of  German  iron  pipe  are 
coming  in  and    going  through  to   the  west. 


Patented  April,  1885.         March,  1887.        January,  1894. 

The  Shingle  that  others  TRY  to  imitate.      Has  no  equal  in  any  particular.     The  EASTLAKE  is  in  use  on  more 
roofs  than  all  other  shingles  combined.        Never  fails  to  give  satisfaction. 
We  protect  the  trade,  and  will"  quote  liberal  prices  to  those  who  mention  that  they  saw  our 
advertisement  in  Hardware. 


Sole    Manufacturers 


BEWARE   OF    CHEAP   IMITATIONS 


The  Metallic  Roofing  Co.  of  Canada,  Limited 


82  to  90  Yonge  Street, 
TORONTO,  ONT. 


The  price  is  very  low,  so  low  that  it  can 
compete  with  the  output  cf  local  rolling 
nv.lls. 

W.  H.  Cottingham  &  Co.  note  a  decided 
scarcity  of  paris  green.  They  can  attend  to 
orders  promptly. 

Mr.  Thorpe,  of  Pilkington  Bros.,  reports 
some  good  orders  from  cabinet  and  furniture 
makers  for  bevelled  mirrors. 

Drummond,  McCall  &  Co.  have  placed 
some  good  sized  lots  of  the  Ferrona  brand  of 
Canadian  pig  during  the  past  week. 

Copper  was  cabled  lower  recently  from 
London  than  it  ever  has  been  before,  /j8  ios. 
This  is  the  lowest  price  on  record.  The  spot 
market  is  not  affected. 

Wm.  McNally  &  Co.  have  sent  forward 
some  fair  sized  lots  of  cement  and  firebrick 
during  the  past  week,  principally  to  points 
between  here  and  Kingston. 

Building  supplies  are  no:  rematkably  brisk, 
but  Francis  Hyde  &  Co.  have  been  putting 
through  some  fair  quantities  of  cement, 
Scotch  fire  clay,  sewage  pipes,  drain  tiles, 
etc. 


TORONTO   MARKETS. 

Toronto,  June  29,  1894. 
hardware. 

BUSINESS  has  not  improved  any  dur- 
ing the  week.  If  anything  the  ten- 
dency has  been  the  other  way.  The 
Provincial  elections  of  course  are  blamed  for 
being  in  part  the  cause,  but  this,  at  any  rate 
is  the  timeof  year  when  an  easing  offi  a  trade 


is  expected.  Demand  has  fallen  off  materi- 
ally for  fencing  wire.  Horse  nails  are  pick- 
ing up  a  little,  and  business  is  being  well 
maintained  in  screen  doors  and  windows. 
Reports  are  little  more  satisfactory  regard- 
ing tacks,  horseshoes,  plumbers'  supplies, 
builders'  supplies,  hinges,  while  a  falling  off 
is  announced  in  the  demand  for  clothes 
wringers.  A  brisk  trade  is  being  experienced 
in  ice  cream  freezers,  scythes,  hay  rakes  and 
forks  and  horsepokes.  Paris  green  and  tur- 
pentine is  firmer,  the  former  being  \%  to  2c. 
higher.     Payments  are  fair  only. 

Wire — Orders  for  fencing  and  barb  wire 
have  fallen  off  considerably  during  the  week. 
So  far  no  changes  have  been  reported  as  a 
result  of  the  manufacturers'  meetings. 

Rope— Orders  are  still  small.  Of  course 
there  is  a  certain  demand,  but  trade  in  this 
line  is  reported  to  be  far  from  what  it 
should  be.  We  quote  as  before :  Sisal, 
7  16  in.  and  larger,  7c;  %,  5-16,  y%  in., 
7>£c.;  Manilla,  7-16  in.  and  larger,  9  to 
9Xc;  H,  5-16,  H  in.,  g'/2  to  9^c. 

Cur  Nails — Not  as  many  lots  have 
changed  hands  this  week,  although  a  large 
number  of  orders  for  small  shipments  have 
been  received.  Base  price  is  unchanged  at 
$1.80  Toronto  for  carload  lots,  and  $1  85  for 
small  lots. 

Wire  Nails— Trade  in  this  line  is  rather 
better  than  in  cut  nail*.  Discounts  are  un- 
changed at  75,  10  and  5  per  cent ,  shipment 
in  10  keg  lots  being  prepaid. 


HARDWARE 


MARKETS—  Continued 

Horse  Nails— Business  in  this  line  has 
picked  up  a  little,  but  the  trade  does  not  ex- 
pect any  particular  rush,  at  least  for  some 
time.  Discounts  are  still  60  per  cent,  off 
"  C  "  and  60  and  2%  per  cent,  off  "  P  B." 

Cutlery — Is  moving  out  fairly  well  con- 
sidering the  season,  and  forward  and  import 
orders  are  still  being  received. 

Sporting  Goods — Trade  in  this  line  is 
still  confined  to  small  compas?. 

Green  Wire  Cloth— Stocks  are  fairly 
complete  aga'n  and  demand  is  good.  There 
has  not  been  any  change  in  the  price  of  this 
article  the  season  through.  We  quote  $1.85 
per  ico  square  feet. 

Screen  Doors  and  Windows— Fresh 
arrivals  are  expected  daily.  There  are  quite 
a  number  of  back  orders  yet  unfilled,  jobbers 
being  unable  to  procure  stocks  rapidly 
enough.  It  is  expected,  however,  that  by 
the  middle  of  next  week  all  these  orders  will 
be  filled. 

Tacks — Business  has  improved  some- 
what. Trade  in  this  line  has  been  quiet  for 
some  time. 

Chain — Coil,  tug  and  trace  chain  con- 
tinue quiet,  very  few  orders  being  reported. 

Horseshoes — Orders  are  becoming  more 
frequent,  but  not  many  large  quantities  are 
wanted.  List  week's  prices  are  still  being 
adhered  to,  namely,  $3  80  Toronto,  $3  85 
London  and  $?  65  Montreal. 

Ware— Peerless  and  Eclipse  are  quite 
brisk,  and  ware  is  in  better  demand.  Busi- 
ness in  white  ware  is  exceedingly  light. 

Lawn  Mowers — Tradehasnot  shownany 
improvement  in  this  line  during  the  week. 
Small  shipments  are  being  called  for,  but 
not  frequently. 

Plumbers'  Supplies— The  improvement 
noted  last  week  continues.  Quite  a  number 
of  enquiries  have  been  received  during  the 
past  week  for  country  trade,  but  city  busi- 
ness has  not  shown  any  improvement  for 
some  time. 

Lead  Pipe— Trade  in  this  line  is  steady, 
but  it  is  not  altogether  satisfactory  as  re- 
gards  volume,  but  prices   are  being  main- 


tained both  east  and  west  of  Toronto. 
Jobbers  are  still  quoting  shipments  as 
follows :  Toronto  and  the  west  30  per 
cent,  off  in  small  lots  and  30  and  10  per 
cent,  off  in  ton  lots  ;  points  east  of  Toronto 
35  per  cent,  off  in  small  lots,  and  35  and  10 
per  cent,  off  in  ton  lots. 

Builders'  Supplies — General  trade  in 
this  line  is  getting  more  satisfactory  on 
country  account,  and  some  fair  shipments 
have  been  made,but  nothingnew  is  to  besaid 
of  city  trade. 

Hinges— Trade  has  improved  in  this  line 
with  prices  as  before. 

Harvest  Tools — Trade  remains  satis- 
factory. Trade  in  cradles,  hay  rakes,  hoes, 
and  snathes,  is  increasing,  and  there  is  a 
brisk  demand  for  scythes,  turnip  and  corn 
hoes. 

Horsepok.es — Are  still  moving  out  rapid- 
ly. Demand  this  season  appears  to  be  un- 
usually brisk. 

Ice  Cream  Freezers— Are  going  out 
briskly,  and  demand  is  in  excess  of  that  of 
last  year  at  this  time.  D  scounts  are  un- 
changed at  57X  per  cent  off. 

Clothes  Wringers — Trade  in  this  line 
does  not  exhibit  as  much  briskness  as  it  did. 
Ruling  prices  are  still  $28  per  dozen  for 
Canadian. 

Belting — Volume  of  business  is  larger 
than  a  week  ago,  with  pi  ices  as  before. 

Tar,  Etc. — There  is  a  fair  trade  doing. 
We  quote:  Roofing  pitch,  $2.50  per  brl.; 
pure  coal  tar,  $4  per  brl.;  refined  coal  tar, 
$4.50  per  brl.;  XXX  refined  coal  tar  in  quart 
tins,  $1  per  doz.;  best  Southern  pure  tar,  $6 
per  brl.  and  75c.  per  doz.  pint  tins;  pine 
pitch,  $2.75  per  brl. 

Cement,  Etc.  -Burners  fair.  We  quote  : 
Portland  cement  (English),  $3  per  brl.;  New 
Brunswick  plaster  paris,  $2  per  brl.;  Cana- 
dian water  lime,  $1.25  per  brl. 

Firebrick,  Etc. — Scotch  firebrick,  $3.25 
per  100;  Scotch  fireclay,  $1   per  100  lbs. 
METALS. 

No  material  changes  have  taken  place 
during  the  week.  A  few  small  lots  of  Scotch 
pig  have  changed  hands  during  the  week, 
and  the  improvement  previously  noted  has 
been  maintained  in  sheet  iron.     Iron  pipe  is 


scarce  and  prices  have  been  advanced.  In 
ingot  tin  trade  has  fallen  off,  but  consider- 
able activity  has  developed  in  terne  plates. 

Pig  Iron — Several  small  orders,  princip- 
ally 25  and  50  ton  lots,  have  been  placed 
for  Scotch  iron  at  around  quotations,  and 
some  transactionsare  announced  inthe  Nova 
Scotian  article,  but,  it  is  understood,  at  very 
low  prices.  The  shortage  of  fuel  is  still  af- 
fecting a  good  many  concerns,  particularly 
in  Hamilton  and  the  west,  and  this  is  natur- 
ally causing  the  pig  iron  market  to  be 
quieter  than  it  otherwise  would  be  We 
quote  :  Summerlee,  $20  to  $20  50  ;  Carn- 
broe,  $19  to  $19.50;  Siemen's,  $18  to 
$18.25. 

Rogers,  Brown  &  Co.,  Buffalo,  report  the 
Toronto  market  for  American  pig  iron  as 
follows  :  "  Business  in  pig  iron  is  very  light. 
Consumption  is  at  low  ebb.  Stocks  in  fur- 
nace yards  are  nearly  exhausted,  and  offer- 
ings are  in  consequence  limited  to  the  actual 
demand.  There  is  no  forcing  of  sales. 
The  changes  and  uncertainty  in  freight 
rates,  together  with  the  hot  weather, 
serve  to  intensify  the  dulness.  We  quote 
on  the  cash  basis  f.  o.  b.  Toronto  in 
bond  :  No.  1  foundry  strong  coke  iron 
Lake  Superior  ore,  $13.25  ;  No.  2  foundry 
strong  coke  iron,  Lake  Superior  ore,  $12.75; 
Jackson  county  silvery,  No.  1,  $16.80  to 
$18.30;  Lake  Superior  charcoal,  $15.70; 
Southern  soft,  No.  1,  $11.50;  Southern  soft, 
No.  2,  $11.25." 

Bar  Iron — Trade  if  anything  shows  a 
little  more  life,  but  quantities  moving  are 
still  small.  Prices  rule  as  before  at  $1.85 
Toronto  and  $1.75  Montreal. 

Sheet  Iron — The  improvement  noted 
last  week  has  been  maintained,  some  fair 
quantities,  principally  in  the  lighter  gauges, 
having  been  disposed  of.  We  quote  8  to  16 
gauge,  $2.50;  i8ditto,  $2.25;  2oditto,  $2.25  ; 
22  to  24  ditto,  $2.35  ;  26  ditto,  $2.45  ;  28 
ditto,  $2.65  ;  tinned  sheet  iron,  Gorbal's,  26 
gauge,  5^c.  per  lb.;  22  to  24  gauge,  6j£c; 
16  to  20  gauge,  6%c. 

Iron  Pipe— There  seems  to  be  a  dearth 
in  certain  sizes,  both  in  black  and  galvan- 
ized.    To  the    coal    strike    is  assigned  the 


Best  Value 


on   Earth. 


These  are  the  Furnaces  that  secure  the 
trade  for  dealers  who  handle  ihem. 
They  have  no  rivals  but  many  imitators. 


Clare  Bros.  &  Co. 


....Preston,  Ont. 
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HABKBTS—  Continued 

cause.  Prices  have  advanced  a  little,  not 
any  better  discount  now  being  offered  than 
70  per  cent,  for  black  and  50  to  50  and  5  per 
cent,  for  galvanized. 

Galvanized  Iron  —  Demand  keeps 
steadv.  Quite  a  number  of  case  lots  have 
gone  forward  during  the  week,  and  import 
orders  are  being  freely  booked.  We  quote : 
4?4  to  4|^ c.  for  28  gauge  in  case  lots. 

Corrugated  Iron — Business  is  reported 
good  and  prices  unchanged.  We  quote  : 
"  Owl "  brand  from  genuine  steel  plates,  zinc 
coated,  $4.25  to  $6  per  square  ;  painted  steel, 
same  brand,  $3  to  $4.75  according  to  guage. 

Ingot  Tin — Trade  is  not  nearly  as  good 
as  it  his  been,  but  prices  remain  as  before, 
ruling  19  to  ig}4c.  for  ton  lots  and  20  to 
2o^c.  for  small  lots. 

Ingot  Copper — Trade  is  picking  up  in 
this  line,  but  shipments  are  exceedingly 
small  notwithstanding  the  lowness  of  prices. 
We  quote  10  to  io^c  as  ruling  prices. 

Sheet  Copper— Further  improvement  in 
brazier  sheets  is  to  be  noted,  and  roofing  cop- 
per is  also  in  better  demand.  Prices  range 
from  13^  to  15c 

Boiler  Tubes — Some  houses  have  ex- 
perienced a  great  deal  of  activity  in  this  line 
during  the  week,  although  prices  have  not 
been  gratifying.  We  quote  :  1%  inch,  7c; 
iyi  inch,  7%V.;  \%  inch,  8c;  2  inch,  8>£c; 
2%  inch,  qc.;2}4  inch,  9^c;  3  inch,  iij^c; 
y/z  inch,  14c;  4  inch,  19c. 

Sheet  Steel— A  good  deal  of  new  Am- 
erican sheet  steel  is  coming  in  at  advances 
over  ordinary  prices.  The  steel  market  in 
the  States  is  a  little  higher  than  it  has  been, 
and  it  is  reported  that  repeat  orders  have 
been  refused  at  old  prices.  WTe  quote :  8  to 
16  gauge,  $2.75  per  100  lbs.;  18  to  20,  $2.65; 
22  to  24,  $2.85;  26,  S3. 10. 

Zinc  Spelter— There  is  very  little  doing 
either  in  domestic  or  imported.  Of  the  two 
the  latter  is  principally  called  for.  The  idea 
as  to  price  is  \%c.  for  domestic  and  4>£c. 
for  imported. 

Tin  Plates — Trade  has  been  keeping 
fairly  satisfactory,  with  prices  firm..  Import 
orders  are  being  steadily  booked  for  arrival 
in  August  and  September.  Prices  for  small 
lots  rule  from  $3.50  to  $375  per  box  for  I.C. 
charcoal,  and  $3  25  to  $3.35  for  coke. 

Terne  Plates— There  has  been  consid- 
erable activity  in  this  line,  especially  in  the 
"  I  C"  brand.  Very  little  "IX"  is  being 
called  for.  Prices  remain  from  $6.50  to 
$6.75  according  to  quality. 

Zinc  Sheets — Some  orders  have  been 
booked  for  delivery  August  and  September, 
but  beyond  this  there  is  no  special  feature  to 
note.     Cask  lots  are  unchanged  at  4%  to  5c. 

Hoops  and  Band  Iron— Is  moving 
more  freely,  and  stocks  which  a  few  months 
ago  were  heavy  are  now  running  low.  Base 
price  is  unchanged  at  last  week's  figures, 
namely,  $2.25  to  $2.35  ;  American  steel,  $2. 


Canada  Plates — There  is  nothing  new 
to  add  in  connection  with  shipments 
from  stock.  Import  orders  are  being  booked 
freely  at  $2.30  to  $2.35  for  half  polish.  A 
few  lots  are  being  delivered  on  their  bills, 
but  the  bulk  will  not  arrive  till  August. 

Solder— Trade  is  steady  and  prices  un- 
changed ;  13  to  14c.  is  the  idea  as  to  price. 

Pig  Lead — People  are  just  buying  for  im- 
mediate requirements,  and  consequently  lots 
moving  are  small.  We  quote  2^c.  for  ton 
lots  and  5c.  for  small  lots. 

Antimony — Some  houses  have  shipped  a 
good  deal  during  the  week,  but  this  does  not 
seen  fo  be  general,  trade  being  quiet.     We 
quote  9^  to  ioc.  for  Cookson's. 
GLASS. 

There  is  considerably  more  movement  in 
window  glas?,  but  stocks  in  jobbers'  hands 
are  far  from  being  complete,  especially  in 
the  100  feet  cases  of  first  and  second  breaks. 
There  is  not  a  great  deal  of  difficulty,  how- 
ever, being  experienced  in  supplying  the 
demand,  as  most  of  the  dealers  throughout 
the  country  have  import  lots  in  their  pos- 
session. Prices  are  unchanged  at  $1.20  to 
$1.25  first  break.  Plate  glass  is  quiet. 
OLD  MATERIAL. 

Nothing  unusual  in  these  lines.  Trade 
remains  quiet.  Prices  unchanged.  We 
quote  :  Agricultural  scrap,  50c  per  cwt.; 
machinery  cast,  50c.  per  cwt.;  stove  cast 
scrap,  30  to  35c.  ;  No.  1  wrought  scrap,  40c. 
per  cwt.  ;  N0.2,  including  sheet  iron,  hoop 
iron  and  mixed  steel,  ioc. ;  new  light  scrap  cop- 
per 6^  to  7c. ;  heavy  scrap  copper  7% 
to  7&"c. ;  old  copper  bottoms  6  to  6>£c; 
light  scrap  brass  4c;  heavy  yellow  scrap 
brass  6c;  heavy  red  scrap  brass,  6  to 
6^c;  scrap  lead,  il/2  to  i^c;  scrap  zinc, 
1%  to  \%c;  scrap  rubber,  2%  to  3c;  coun- 
try mixed  rags,  60  to  75c  per  100  lbs.;  clean 
dry  bones,  50  to  60c  per  100  lbs.  ;  borings 
and  turnings,  ioc. 

PAINTS  AND  OILS. 

Turpentine  is  a  little  firmer  in  sympathy 
with  the  Southern  market,  and  we  now 
quote  43  to  44c  f.  o.  b.  Toronto.  Demand 
is  not  very  good.  There  is  a  stronger  feel- 
ing in  Paris  green,  prices  being  1%  to  2c. 
higher.  There  is  little  or  no  Canadian  Paris 
greea  on  the  local  markets  on  account  of 
the  heavy  shipments  that  have  been  made  to 
the  United  States.  We  quote :  English, 
112  lb.  drums,  15  to  15KC  and  56  lb.  drums 
at  15X  to  1 6c.  Linseed  oil  is  quiet  and  firm 
at  S3  to  54c.  for  raw  and  56  to  57c.  for 
boiled.  White  lead  is  quiet  and  unchanged 
at  i,]/z  to  4^c  Trade  is  falling  off  in  pre- 
pared paints,  the  movement  now  being 
small;  $1.05  is  still  the  idea  for  pure. 
Varnishes  are  quiet  ind  uuchanged  Putty 
is  quiet  at  $1.90  to  $2  in  bladders,  and  $1  80 
to  $1.90  in  bulk.  Castor  oil  is  quiet  at  t% 
to  6^c.  in  case  lots  and  7c.  in  single  tins. 
Refined  seal  oil  is  unchanged  at  58  to  59c 
per  gallon  in  barrels.  A  fair  sorting-up 
trade  is  still  being  done  in  prepared  paints 
at  $1.05  for  pure. 


HIDES,  SKINS,  "WOOL    AND  TALLOW. 

Hides— Are  moving  slowly.  Quite  a 
number  are  coming  in,  but  there  seems  to 
be  no  export  trade  being  carried  on  at  pre- 
sent. One  or  two  cars  only  are  reported  to 
have  been  shipped  during  the  week.  Prices 
remain  unchanged  at  last  week's  quotations. 
We  quote  :  3c  for  No.  i's,  2c  for  No.  2's, 
ic.  for  No.  3's. 

Skins — Are  on  the  move.  Pelts  are  in- 
creasing in  value  and  demand.  Lamb  skins 
are  also  continuing  steady  at  last  week's 
figures.  Sheepskins  are  dead.  We  quote  : 
Pelts,  15c;  sheep-kins,  85  to  90c;  lamb- 
skins,  20c,  calf,  4  to  6c  per  lb.  for  i's  and 

2'S. 

Wool — A  considerable  quantity  is  being 
received  off  the  streets,  but  no  shipments 
are  reported.  Prices  remain  unchanged. 
We  quote  :  Mercantile  combing,  16  to 
i6>zc.;  clothing,  19c;  unwashed,  9  to  ioc 

Tallow — Has  dropped  %c.  during  the 
week.  Dealers  are  offering  5  to  5>(c  for 
rendered,  and  2c  for  rough. 

PETROLEUM. 

Trade  is  quiet,  although  the  monotony 
which  has  been  existing  in  oil  circles  for  the 
past  month  or  so  is  expected  to  pass  away  in 
the  course  of  a  few  weeks.  Prices  are 
unchanged.  We  quote  :  5  to  10  barrel 
lots,  imperial  gallon,  Toronto  — Canadian, 
12  to  I2^c  ;  carbon  safety,  i*,%  to  16c.  ; 
Canadian  water  white,  16  to  17c;  American 
water  white,  18  to  19c.  ;  photogene  20c 


MARKET    NOTES. 

Paris  green  is  dearer. 

Coulter  &  Campbell  report  an  increasing 
business  in  brass  railings,  etc. 

H.  S.  Howland,  Sons  &  Cc  are  just  in  re- 
ceipt of  a  fresh  consignment  of  revolvers. 

Samuel,  Benjamin  &  Co.  are  getting  in 
another  lot  of  screen  doors  and  windows. 

The  Metallic  Roofing  Co.  report  a  brisk 
demand  for  their  Empire  patent  galvanized 
shingling. 

It  is  reported  that  the  Grand  Trunk  shops, 
Montreal  and  London,  will  reopen  for  work 
on  July  3rd. 

Samuel,  Benjamin  &  Co.  are  justjn  re- 
ceipt of  a  car  load  of  churns  and  wheelbar- 
rows. 

A  highly  artistic  and  beautifully  illustrated 
catalogue  is  being  issued  by  Rice  Lewis  & 
Son  for  distribution   among  the  trade.     It 
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deals  altogether  with  brass  bedsteads,  of 
which  this  firm  make  a  specialty,  and  of 
which  they  are  said  to  be  the  largest  im- 
porters in  Canada. 

The  Eureka  Refrigerator  Co.  have  re- 
ceived several  enquiries  from  Europe  for 
their  coolers. 

Sanderson  Pearcy  &  Co.  have  shipped 
several  large  lots  of  Paris  green  to  points  in 
New  York  State  during  the  past  week  or  so. 

The  Toronto  Hardware  Mfg.  Co.,  are  pre- 
paring a  handsome  catalogue  of  their 
mantels,  grates,  etc.,  which  they  will  soon 
have  ready  for  the  trade. 

The  Canadian  Rubber  Co.  is  having  good 
sales  for  belting,  garden  hose,  etc.  The 
firm  reports  collections  good,  and  trade  in 
all  lines  steadily  advancing. 

A  large  shipment  of  George  Bmler  &  Co.'s 
cutlery  has  been  received  this  week  by  M. 
&  L.  Samuel,  Benjamin  &  Co.  It  consists 
of  pocket  knives  and  case  carvers. 

The  McClary  Mfg.  Co.  report  that  it  is  un- 
able to  supply  the  demand  for  refrigerators 
owing  to  inability  to  secure  a  sufficient  num- 
ber from  headquarters,  London,  Ont. 

The  Collins  Mfg.  Co.  report  a  pood  sale 
for  Hathaway  wire  fencing,  a  considerable 
quantity  of  which  has  been  shipped  to  the 
Northwest  and  the  lower  provinces. 

A.  R.  Woodyatt  &  Co.  announce  in  an- 
other column  that  R.  L.  Kidd  is  not  in  any 
way  connected  with  that  firm,  their  only  re- 
presentative being  Henry  F.  Moulden. 

H.  S.  Howland,  Sons  &  Co.,  who  are 
agents  for  the  Universal  Putz  Pasta,  are  of 
opinion  that  it  is  bound  to  become  the  favor- 
ite polish  for  metals,  such  as  the  finest  gold, 
silver,  silverplate,  etc. 

The  Gurney  Foundry  Co.  report  business 
rather  quiet.  Owing  the  non-arrival  of  the 
coke  ordered  sometime  ago,  they  have  been 
unable  to  resume  operations  as  soon  as 
anticipated.  A  short  run  was  made  yester- 
day, Friday,  to  fill  an  emergency  order. 

The  Massey-Harris  Mfg.  Co.,  have  fifty- 
eight  cars  of  implements  en  route  to  South 
America  from  their  Toronto  works  ;  also 
twenty-two  cars  on  the  way  to  Australia  via. 
C.  P.  R.  and  Vancouver,  from  their  Brant- 
ford  Works. 

The  Eureka  Refrigerator  Company  report 
a  good  trade  in  the  N.  W.  T.  during  the 
opening  of  the  present  season,  larger,  they 
say,  than  any  previous  season.  Tney  are 
now  finishing  a  relngerator  for  a  firm  in 
Moosomin,  and  they  have  also  placed  a  large 
one  in  for  the  firm  of  Hasking  &  Co.,  Port 
Arthur. 


UNITED  STATES  MARKETS. 

New  York,  June  29,  1894. 

PIG  Tin— London  prices  by  cable  were 
7s.  6.  lower  on  prompts,  and  123.  6d. 
lower  on  three  months'  futures,  leav- 
ing the  latter  at  7s.  6d.  discount  from  spot 
stock.    This  turn,  aside  from  other  adverse 


RAZORS 


See  our  fully  warranted   German 
Hollow   Ground   Razors.       Fresh 
stock  just  received.     Good  assort- 
ment, low  price,  splendid  value. 

A.    C.    LESLIE    &    CO.  Montreal  and  Toronto. 


Our 

Specialty 


ET 


Our  Customers 
Need  fear  no 
Adulteration 


Every  barrel  guaranteed  !     We  are  headquarters  for  the  Pure  Article. 
Remember  these  facts  when  placing  your  orders. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W.,  TORONTO 


BEST  ON  THE  MARKET. 


Manufactured  by 


Write  for  sample  cards  and  prices. 


The  James  Robertson  Co.  Ltd.,  Toronto 

THE  WHITMAN  &  BARNES  MEG.  CO 

Canadian   Branch:    St.  Catharines,  Ont. 


no.  i 


?  Nail  Hammer 


It  cannot  be  excelled  in  quality  or  finish  by 
any  Hammer  mauufactured. 

Our  "Garden  City"  Nail  Hammer 


GET    OUR    PRICES  and 
TRY   OUR    GOODS 


Is  the  best  and  cheapest 
"Solid  Cast  Steel"  Ham- 
mer on  the  market. 


We  aim  to  keep  in  stock  a  full  line  of  Hammers,  Sledges, 
etc.,  and  will  make  prompt  shipments.    ...... 
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influences,  such  as  lame  trade  demand  and 
accumulation  of  stock  in  fiist  hands,  served 
to  weaken  the  New  Yoik  matket.  Five  ton 
lots  of  Straits  were  offered  at  19.40c.  net  cash 
for  current  month,  and  19.45c.  for  July  de- 
livery, without  stimulating  business  percep- 
tibly. Ordinary  small  parrels  at  relatively 
as  low  prices,  say  i960  to  1965c,  thirty 
days,  met  with  slow  sale  also.  In  other 
words,  the  market  looked  weaker  than  it  has 
at  any  previous  time  this  month. 

Copper— Deliveries  onold  contracts  make 
up  the  bulk  of  movement  at  the  present 
time.  New  orders  are  few  numerically  and 
and  almost  invariably  small,  since  the  near 
future  wants  of  home  consumers  are  well 
provided  for  and  the  European  markets  very 
very  liberally  stocked.  The  heavy  stock  in 
Europe  has  ciused  a  further  decline  in  prices 
there,  but  while  soft  quotations  in  the  New 
York  market  remain  at  9  to  g}4c.  for  Lake 
Superior  ingot,  &y%  to  8^c.  for  electrolytic 
and  8%  to  8^c.  for  ordinary  casting  stock. 
The  inside  figures  in  each  instance  are,  how- 
ever, considered  exceptionally  low. 

Pig  Lead — Common  domestic  for  deliv- 
ery this  month  and  next  brings  3^  to  3  40c. 
in  single  carload  lots,  although  meeting  with 
slow  sale.  August  shipments  were,  how- 
ever, offered  at  3.35c.  and  might  have  been 
secured  at  a  shade  less.  The  firmness  on 
near  futures  is  attributed  to  strong  statisti- 
cal position  of  the  market.  The  offeri  tg  of 
futures  at  a  discount  is  prompted  chiefly  by 
inclination  to  anticipate  a  revision  of  the 
duty.  St.  Louis  wire  to  the  Exchange  was 
3.10c.  The  London  cable  was  £9  2s.  6d. 
for  soft  Spanish. 

Spelter — Dealings  are  no  larger  indi- 
vidually or  in  the  aggregate  amount  than 
they  have  been  for  some  time  past.  The 
demand  is  without  perceptible  improvement. 
Smelters  offer  moderately,  however,  and 
prices,  therefore,  remain  steady  at  about 
3  50c.  for  ordinary  Western  delivered  here. 
On'Change  sales  were  recorded  of  8  carloads 
at  3  50c.  for  October  delivery.  St.  Louis 
wire  to  the  Metal  Exchange  was  3.20c.  Lon- 
don cable  quoted  £1^  12s.  6d.  for  good  mer- 
chant brands. 

Antimony — Dealings  are  moderate,  and 
the  market  is  at  present  barely  steady. 
There  are  sellers  at  8.65  to  8.75c.  for  Hal- 
lett's  and  10  to  10. 10c.  for  Cookson's  on  the 
spot. 

Tin  Plate— Business  was  very  tame. 
There  was  no  improvement  in  the  demand 
for  either  spot  goods  or  forward  shipments, 
and  importers  did  nothing  calculated  to  ex- 
pedite trading.  In  short  there  was  virtually 
a  stand  off. 

Iron  and  Steel — As  to  general  condi- 
tion of  the  market  for  pig  iron  nothing  new 
develops.  Only -moderate  business  is  pas- 
sing, the  demand  drags  indifferently,  and 
despite  late  reduction  in  furnace  capacity 
the  supply  is  more  than  sufficient  to  go 
around.     Prices  show  hardly  any  change. 

More  inquiry  for  some  varieties  of  old 
material  was  noted  ;  also  for  sales  in  a  few 


instances.  There  is  no  general  activity, 
however,  and  not  enough  business  to  materi- 
ally affect  valuer. 

New  steel  rails  and  track  fastenings  are 
being  purchased  very  indifferently.  In  fact, 
railroad  patronage  shows  no  increase  what- 
ever. In  beams  and  other  structural  material 
some  business  is  being  done,  but  not  enough 
to  turn  prices  for  the  better.  Bars,  sheets, 
etc.,  find  moderate  sale  at  about  former 
prices. 


PERSONAL  MENTION. 

Mr.  Cauder,  business  manager  of  The 
Gutta  Percha  and  Rubber  Mfg.  Co.,  is  out 
of  the  city  on  business  at  present. 

Mr.  Campbell,  of  Coulter  &  Campbell,  is 
in  Hamilton  this  week  on  business. 

T.  Glendinning,  of  Sundeiland,  and  C. 
Shaw,  of  Kleinburg,  were  among  the  coun- 
try merchants  who  visited  Toronto  during 
the  week. 


HANDY  BICYCLE  WRENCH. 


The  subjoined  cut  shows 
a  handy  bicycle  tool  that 
is  being  stocked  by  M.  & 
L.  Samuel,  Benjamin  & 
Co.,  whole  ale  hardware, 
Toronto.  It  is  a  wrench 
and  screwdriver  combined, 
just  the  thing  that  every 
bicyclist  should  possess. 
Hardware  merchants  will 
therefore  in  all  likelihood 
find  it  a  ready  seller.  Good 
material  is  understood  to  be 
used  in  its  construction, 
and  it  sells  at  a  reasonable 
price. 

Caleb  E.  Healey,  the  well 
known  inventor  of  the 
Healey  motor,  Detroit,  was 
drowned  in  Lake  St.  Clair 
the  other  day. 


A   HARDWARE   TRAVELER   WEDS. 

J.  Taylor  Webb,  the  genial  and  popular 
young  man  who  represents  Thos.  Davidson 
&  Co.,  of  Montreal,  in  Western  Ontario,  was 
united  in  matrimony  to  Miss  Lillie  Scott 
McKerrow,  of  Surrey,  Eng.,  on  Monday,  the 
25th.  The  wedding,  which  was  of  a  very 
quiet  nature,  took  place  at  the  residence  of 
Mr.  Webb's  father  in  Montreal,  and  the 
young  couple  left  for  a  short  honeymoon 
down  the  St.  Lawrence.  Along  with  a  host 
of  his  friends  on  the  road  and  in  the  trade 
Hardware  wishes  Mr.  and  Mrs.  Webb 
everything  that  is  felicitous.  Mr.  Webb,  it 
will  be  remembered,  was  the  winner  of  the 
third  prize  in  Hardware's  essay  competi- 
tion, and  the  nom  de  plume  under  which  he 
won  was  "Scott-McKerrow."  Mr.  Webb 
evidently  thinks  it  a  good  name  to  win  by 
as  well  as  a  good  name  to  win. 


HE  DID  HIS  BEST. 

THE  Youth's  Companion  tells  of  a  young 
clerk  in  a  large  mercantile  house  who 
was  conspicuous  for  the  interest  which 
he  took  in  his  work.  His  associates  ridiculed 
his  earnestness  and  enthusiasm,  and  told 
him  that  there  was  no  sentiment  in  ordinary 
business — "  it  did  not  pay." 

"A  man  is  paid  for  his  time  and  labor," 
they  would  say,  "  and  he  is  under  no  obliga- 
tion to  make  his  employer's  interests  an  ab- 
sorbing passion.  You  will  get  nothing  by 
it." 

"  I  shall  give  my  employers,"  he  replied, 
"the  best  work  that  is  in  my  power,  what- 
ever they  may  do  for  me." 

He  was  right  and  they  were  wrong.  The 
ardor  with  which  he  served  the  business 
house  that  employed  him  inspired  confi- 
dence He  was  very  soon  promoted,  and 
offered  every  chance  of  showing  what  he 
could  do.  Several  years  passed,  and  then 
he  was  taken  into  partnership,  and  the  man- 
agement of  one  of  the  laigest  business 
houses  in  the  country  was  entrusted  to  him. 

"  The  fact  is,"  said  the  senior  member  of 
the  firm,  when  the  co-partnership  papers 
were  signed,  "  you  have  been  one  of  us  from 
the  day  you  came  to  us  an  orifice  boy.  You 
have  shown  the  same  enthusiasm  for  our 
service  that  a  soldier  displays  in  fighting  for 
his  flag." 

Horace  Greely  used  to  say  that  the  best 
product  of  labor  was  the  high-minded  work- 
man with  an  enthusiasm  for  his  work. 


THE  CARE   OF  DISH   COVERS. 

Just  a  word  to  manufacturers  of  dish- 
covers,  especially  those  who  manufacture 
them  in  Britannia  metal,  says  Vulcan,  in|Iron- 
monger.  There  is  scarcely  a  retailer  but 
finds  these  get  bruised  in  stock,  and  conse- 
quently it  is  rare  to  have  a  complete  assort- 
ment in  perfect  condition  ready  to  show  to  a 
customer.  There  is  no  need  to  enlarge  on 
the  inconvenience  ot  this,  but  inasmuch  as 
the  trouble  arises  from  insufficient  packing, 
it  is  obvious  that  it  may  be  overcome.  It  is 
the  custom  to  pad  these  goods  with  cotton 
wool,  and  for  transit  this  protection  is  usually 
sufficient,  but  it  is  not  sufficient  to  bear  the 
comparatively  rough  usage  the  goods  re- 
ceive while  in  stock,  where  they  are  continu- 
ally moved  from  shelf  to  counter  before  being 
sold.  It  is  clear  that  some  better  protec- 
tion is  needed  than  that  afforded  by  cotton- 
wool. The  best  suggestion  I  have  met  with 
is  that  each  cover,  with  the  exception,  per- 
haps, of  the  cheapest  qualities,  should  be 
padded  as  at  present,  and  then  placed  in  a 
protector.  Such  a  thing  could  be  cheaply 
made  of  papier-mache,  pulp,  or  perhaps 
even  of  cardboard,  and,  being  the  same 
shape  as  a  dish  cover,  would  nest  as  the 
covers  do  now.  The  cost  would  be  trifling, 
and,  in  the  end,  it  would  prove  cheaper  to 
buy  covers  so  protected  than  to  bear  the 
loss  which  arises  now  from  injury  resulting 
from  the  handling  of  the  goods  in  stock. 
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OTIGE.... 


We  are  informed  that  a  Mr.  R.  L. 
Kidd  is  representing  himself  as  our 
agent.  We  therefore  beg  to  inform 
the  trade  that  he  is  not  in  any  way 
connected  with  us.  Mr.  Henry  F. 
Moulden  is  our  only  representative. 


u, 


k  Co. 


June  23, 1894. 


GUELPH,  ONT. 


BOECKH'S 


STANDARD 


BRUSHES 


Always  reliable,  and  as  represented 


CHAINS 


Coil,  7  sizes,  Trace,  Halter, 

Tieout,  Post,  Heal  and  Cow  Ties, 


Tie  Weights  and 

Evener  Chains,  etc. 


The  B.  Greening  Wire  Co.,  Ltd. 

Write  for  Catalogue.  HAMILTON,    CANADA. 


SUMMER 


oxroRD 


STOVES 


ECONOMICAL. 


EFFICIENT. 


BEAUTIFUL. 


Oxford  Gas  Ranges 


5  SIZES. 


Bakes,  Boils  and  Roasts  quickly 
and  uniformly. 

Are  Immense  Water  Heaters 

No  Waste.        No  Odor. 


GAS  RANGE. 


Oxford  Oil  Gas  Ranges 


5  SIZES. 


Makes  its  own  Gas  as  it  Burns  it. 

Makes  Gas  from  Ordinary  Coal  Oil. 

Bakes,  Roasts  and  Boils  perfectly.  Cost  of  Fuel  j4c.  per  hour. 

No  Odor.  No  Wick.  Q|L  GA8  RANQE 

PEOPLE  WILL  ASK  FOR  THEM.  YOU  MUST  HAVE  THEM. 

Send  for  Price  List  of  our  Latest  Production  THE  OXFORD  GRADUATE  Wood  and  Coal  Cook  Stove. 


THE  GURNEY  FOUNDRY  CO.,  ltd.,  Toronto.    THE 


CO,,  LTD. 
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PUSHING  BICYCLE  SUNDRIES. 

MANY  of  the  firms  are  making  a 
specialty  of  bicycle  sundries,  which 
a  year  ago  paid  little  or  no  attention 
to  this  branch  of  the  hardware  trade.  Rice, 
Lewis  &  Son,  Ltd.,  is  one  of  them,  and  they 
are  branching  out  quite  extensively. 

"  We  have  gone  heavily  into  bicycle  sun- 
dries and  supplies,"  said  a 
member  of  that  firm  to 
Hardware  a  day  or  so 
ago.  "  It  is  not  our  inten- 
tion just  now  to  sell  ma- 
chines, but  all  necessary 
attachments,  parts,  and  fit- 
tings required  in  the  con- 
struction or  repairing  of 
bicycles  we  shall  carry  in 
stock." 

In  pursuance  of  its  in- 
tention to  make  bicycle 
sundries  a  specialty,  the 
firm  is  continually  receiv- 
ing shipments  of  articles 
appertaining  to  this  line. 
It  has  now  on  the  way  a 
laige  shipment  of  seamless 
solid  drawn,  steel  tubing,all 
szes,  while  instock  the  firm 
NO.  i.  has  a  large  and  varied  assort- 

ment of  pedals,  saddles,  balls  ;  in  fact,  trim- 
mings of  all  kinds.  As  one  of  the  partners 
remarked  :  "This  trade  is  going  to  be  done 
by  the  hardware  trade  throughout  the  coun- 
try, and  Rice  Lewis  &  Son  have  gone  in  to 
cater  to  it." 

Among  the  stock  of  sundries  shown  by 
the  firm  is  a  new  wrench  which  the  firm  is 
introducing.  Cut  No  i  is  an  illustration  of 
it.  More  properly  speaking,  it  is  a  wrench 
and  screwdriver,  as  it  'combines  both  tools. 
It  will  be  noticed  in  the  cut  that  the  blade  of 
the  screwdriver  projects,  and  it  is,  therefore, 
advisable  to  explain  that  this  is  drawn  up 
into  the  handle  when  the  wrench  is  closed, 
thus  being  put  out  of  sight.  Cuts  2  and  3 
illustrate  the  rat-trap  and  rubber  pedals  re- 
spectively which  Rice  Lewis  &  Son  have  in 
stock. 
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THEY  APPRECIATE  A  GOOD  THING 

The  Canadian  Rubber  Co.,  Montreal, 
were  recently  favored  with  a  visit  from  a 
number  of  the  members  of  the  American 
Society  Mechanical  Engineers,  New  York. 
The  Americans  expressed  themselves  great 
ly  pleased  with  the  manner  in  which  the 
works  were  conducted  and  the  splendid 
quality  of  goods  manufactured  by  the  firm. 
Upon  their  arrival  m  Ne>v  York  the  secre- 
tary of  the  association  was  authorized  to 
tender  the  Canadian  Rubber  Co.  their 
sincere  thanks  for  the  courtesy  and  kind- 
ness shown  them  by  the  managers  of  the 
company,  which  he  did  in  the  following 
letter  : 

New  York,  June  I2tli,  1894. 
To  the  Canadian  Rubber  Company,  Montreal: 

Gentlemen, — The  American  Society  of  Mechanical 
Engineers  desire  to  convey  to  the  Canadian  Rubber  Co., 
and  to  its  managers,  their  sincere  thanks  for  the  oppor- 
tunity given  to  visit  their  factory  and  observe  the  pro- 
cesses of  the  manufacture  of  that  useful  article,  rubbei. 

The  visit  was  enjoyed  by  all  those  who  were  able  to 
profit  by  it. 

Very  truly, 

(Signed)  F,  R,  Hution, 

Secretary. 


TRADE  CHAT. 

HE  Wilson  Fire  Extinguisher  Co.,  To- 
ronto, has  obtained  charter  of  incor- 
poration. 

A  new  post  office  is  being  opened  up  in 
East  Galway. 

The  car  shops  in  London  will  reopen 
early  next  month. 

The  Muskoka  and  Georgian  Bay  Naviga- 
tion Co.'s  steamers  are  now  running  daily 
on  Lakes  Rosseau,  Joseph  and  Muskoka. 

A  lot  of  mining  machinery  from  the  In- 
gersoll  Mining  Manufactory  was  shipped  to 
the  Cochran-Hill  gold  mine  Tuesday. — 
Chronicle,  Halifax. 

E.  B.  Eddy,  founder  of  the  Eddy  Manu- 
facturing Company,  Hull,  Quebec,  is  at  the 
Halifax.  He  is  making  his  first  visit  to  the 
province. — Chronicle,  Halifax. 

Over  twenty  new  buildings  are  in  course 
of  erection  at  Huntsville.  Thirty-four  were 
burned  during  the  recent  fire.     "Huntsville 
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will  be  on  its  feet  again  in  a  few  months," 
remarked  a  traveler. 

Sufficient  stock  has  been  subscribed  to 
warrant  the  Sydenham  Gas  Works  Com- 
pany, Ltd.,  Wallaceburg,  to  apply  for  articles 
of  incorporation.  Authorized  capital,  $50,000; 
paid  up,  $20,000. 

Burglars  effected  an  entrance  to  Gross  & 
Granger's  hardware  store,  Whitby,  the  other 
night  by  prying  open  the  front  doors,  and 
carried  off  some  revolvers  and  jack-knives 
and  other  small  articles. 

Bradford  was  en  fete  Thursdayand  Friday 
of  last  week.  It  had  horse  races  these  two 
days,  and  on  Friday  afternoon  nearly  all 
the  merchants  closed  their  stores  and  went 
with  their  clerks  to  see  the  fun. 

Work  has  been  started  upon  the  large  ad- 
dition to  the  Hudson's  Bay  Co.'s  store  at 
Rat  Portage.  The  addition  is  to  be  con- 
siderably larger  than  the  present  store  and 
to  have  all  the  modern  improvements. 

The  assignee  of  the  Laid'aw  Manufactur- 
ing Co.,   Hamilton,   has   announced  a   first 


and  final  dividend  of  10  per  cent.  The 
claims  amounted  to  $31,721.22,  and  the  bal- 
ance available  for  distribution  is  $3,172. 

McCurdy  &  Walker  are  getting  their  iron 
and  brass  foundry  in  working  order.  They 
are  extending  their  stone  building  to  make 
room  for  the  new  machinery,  which  is  the 
largest  in  the  country. — Free  Press,  Winni- 
peg. 

Several  car  loads  of  pipe  arrived  Tuesday 
for  the  Ontario  Natural  Gas  Co.  The  main 
from  the  gas  field  to  Walkerville  is  com- 
pleted, and  the  trenches  throughout  the  city 
will  be  dug  by  a  large  force  of  men  in  a  few 
days. — Times,  Windsor. 

The  following  new  post  offices  have  been 
established  in  Nova  Scotia  :  At  Big  Ridge 
South,  Cape  Breton,  with  Donald  Mc- 
Keagan  as  postmaster  ;  at  Granite  Village, 
Shelburne,  with  Albert  Melvin  as  post- 
master ;  at  Washaback  Bridge,  Victoria 
county,  with  John  Mclnnis  as  postmaster. 
The  office  at  Stillwater,  Guysboio  county, 
hag  been  closed. 

Before  the  middle  of  next  month,  the 
Sault  Ste.  Marie  canal,  on  the  Canadian 
side,  will  probably  be  open  for  traffic.  The 
masonry  work  is  finished,  and  the  lock  gates, 
seven  in  number,  are  on  the  ground  ready 
to  be  put  in.  If  all  goes  well,  water  may  be 
let  into  the  canal  as  early  as  10th  July,  and 
it  is  safe  to  say  that  unless  something  un- 
usual and  unexpected  happens  the  canal 
will  be  ready  to  receive  traffic  by  the  15th 
July  and  probably  before. 

Seven  teams  and  about  15  men  are  no.v  at 
work  on  the  excavations  for  the  block  of 
stores  which  is  being  erected  on  the  corner 
of  Main  and  Centre  streets.  The  stores  are 
to  be  commodious,  well  lighted,  solid  brick 
structures,  each  100  feet  long  and  24  feet 
wide.     They   will  be  two  storeys   high,  flat 
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roof,  supplied  with  a  complete  service  from 
the  water-works  system.  The  cost  of  the 
block  will  be  in  the  neighborhood  of  $15,000. 
— Beeton  World. 
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BUSINESS  CHANGES. 

DIFFICULTIES,  ASSIGNMENTS.COMPROMISES. 

DUNCAN  A.  MCDONALD,  general 
store,  Sundridge,  has  ass  gned  to 
David  J.  Smallwood. 

Beauchamp  &  Co.,  sadd'ers,  Montreal, 
have  assigned. 

K.  A.  Warriner,  Toronto  Business  Col- 
lege, has  assigned. 

George  Bevilock,  general  merchant, Nanai- 
mo,  B.C.,  has  ass  gned. 

Wm.  Snow,  general  merchant,  Ecum 
Secum,  N.S.,  has  assigned. 

Joseph  B.  Porter,  general  merchant,  An 
dover,  N.B  ,  has  assigned. 

Joseph  Harrison,  plumber,  Toronto,  has 
assigned  to  F.  K  Fairbairn. 

A.  Jones,  general  merchant,  Flos,  has 
assigned  to  John  McEachren. 

Newitt  Bros.,  grocers,  Vancouver,  have 
assigned  to  Thomas  Williamson. 

A.  F.  Gravel,  general  merchant,  Louise- 
ville,  has  called  a  meeting  of  creditors. 

Demand  of  assignment  has  been  made 
upon  H.  P.  Labelle,  furniture,  Montreal. 

A  demand  of  assignment  has  been  made 
upon  Wm.  Johnston,  paint  manufacturer, 
Montreal. 

George  K.  Batson,  general  merchant 
Campobello,  N.B.,  is  offering  to  compro- 
mise at  25c.  on  the  dollar. 

The  stock  of  Geo.  F.  Bostwick,  manufac- 
turer mantels,  show  cases,  etc.,  Toronto,  is 
advertised  for  sale  by  auction  4th  prox. 

Samuel  Reid,  general  merchant,  Orr  Lake, 
has    assigned.      James    Fitzgerald,    in    the 
same  line  of  business  at  Victoria  Road,  has 
done  likewise. 
PARTNERSHIPS     FORMED    AND    DISSOLVED. 

Bordeaux  Wine  Co.,  Montreal,  has  dis- 
solved. 

Cote  &  Julien,  plumbers,  Montreal,  have 
dissolved. 

McLachlan  &  Wilson,  lumber  merchants, 
St.  John,  N.B.,  have  dissolved. 

A.  Sauvagau  &  Co.,  manufacturers,  tin- 
ware, Montreal,  have  dissolved. 

T.  McManus  &  Sons,  general  merchants, 
Memramcook,  N.B.,  have  dissolved. 

Dunsmore  &  Carslake, tinware  and  stoves, 
have  dissolved  ;  J.  J.  Dunsmore  continues. 

Walter  Bro'vn  and  C.  B  Munro  have  re- 
gistered a  copartnership  to  carry  on  business 
at  Wolfville,  N.S.,as  agricultural  implement 
dealers,  under  the  style  of  Brown,  Munro  & 
Co. 

SALES   MADE  AND   PENDING. 

Stock  of  A.  G.  Miles,  plumber,  Hamilton, 
is  advertised  to  be  sold  by  auction. 

Stock  of  Joseph  Pare,  general  merchant, 
St.  Vincent  de  Paul,  Que.,  is  to  be  sold  by 
auction. 

Stock  of  McKenzie  Bros.,  general  mer- 
chants, Buckingham,  Que.,  has  been  sold  at 
68c.  on  the  dollar. 


CHANGES. 

W.  E.  Welding,  pottery,  Bradford,  has 
sold  out  to  D.  Lowery. 

Frederick  Hamilton,  general  merchant, 
Tottenham,  has  sold  out  to  T.  Shepherd  & 
Co. 

F.  M.  Bond,  general  merchant,  Port 
Dover,  has  been  succeeded  by  C.  W. 
Thompson. 

Davis  Bros.  &  Co.,  general  merchants, 
Oxford,  N.  S.,  have  been  succeeded  by 
Hickman  &  Davis. 

FIRES. 

J.R. Booth,  lumber  and  sawmills,  Ottawa  ; 
mill  burned  ;  fully  insured. 

C.  Hamilton  &  Son,  saw  mill,  St.  John, 
N.B.,  have  been  burned  out. 

The  saw  and  grist  mill  of  Corey  Bios., 
Havelock,  N.B.,  have  been  partially  burned. 

H.  A.  Henshaw,  general  merchant,  River 
du  Chute,  has  been  burned  out ;  insured  for 
$2,500. 


DEATHS. 

John  Yeates,  of  Alex.  Yeates  &  Sons,  iron 
merchants,  etc.,  St.  John,  N.B.,  is  dead. 

T.  P.  G.  Bryan,  of  Pigot  &  Bryan,  whole- 
sale crockery,  glassware,  etc.,  London,  is 
dead. 


SMOKE  PREVENTERS. 

The  smoke  generators,  the  smoke  con- 
sumers, the  smoke  preventers  will  not  down. 
With  an  aggravating  perversity,  the  users 
of  soft  coal  persist  in  their  determination  to 
burn  it  as  a  fuel  because  it  is  cheap  ;  because 
their  business  will  not  allow  the  erection  ot 
improved  furnaces  or  the  introduction  of 
smoke  consumers.  On  the  other  hand,  the 
inventors  are  as  sanguine  and  persevering 
as  ever,  and  are  demonstrating  the  pos- 
sibility of  consuming  smoke.  But  there  are 
only  two  remedies  possible  for  smoke  nuis- 
ance, says  the  Stationary  Engineer  :  one  is 
the  use  of  hard  coal  ;  the  other  the  general 
adoption  of  furnaces  that  will  burn  soft  coal 
and  consume  smoke. 


The  Houghton 
Patent  Key 
Lock  Wrench 


Combines  strength,  simplicity  and  durability,  and  is  unequalled  for  ease  and  rapidity  of  adjust- 
ment.    Manutactured  in  all  sizes  by  THE  PARIS  TOOL  MFG.  CO.,  LTD.,  PARIS,  ONT. 


ALWAYS    FRESH 

on  and 

hand  reliable 

Thorold  Cement 

Is  the  best  and  cheapest  for  masonry  work  of  all  kinds. 
All  Hardware  Merchants  should  keep  it  in  stock.  High  in 
quality.     Moderate  in  price. 

Write  us  for  Prices 

Estate  of  John  Battle 

THOROLD,  ONT. 


Ltisten.. 


This  is  from  a 
Hardware    /V\erchant 


Dear  Sirs  : 

Before  handling  "Clauss"  Shears  and  Scissors 
my  trade  in  this  line  was  but  little.  I  now  sell  mote 
scissors  than  all  the  other  stores  in  this  place  put 
together.  Parties  come  to  my  store  for  your  goods 
who  have  never  been  here  before.  Am  making  new 
customers  for  myself  by  it.  Fill  enclosed  order  at 
once.  Most  truly, 


For  discounts 
.  .  .  write 


Clauss  Shear  Co.,  Toronto 
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TRAINING  OF  APPRENTICES. 

THE  question  of  training  apprentices 
has  been  receiving  a  good  deal  of  at- 
tention lately,  and  the  following, 
which  recently  appeared  in  Industries  and 
Iron,  is  an  interesting  contribution  on  the 
subject. 

At  the  present  time,  begins  the  writer,  we 
hear  a  good  deal  both  about  general  and 
technical  education,  and  large  amounts  of 
money  are  being  spent  all  over  the  country 
in  a  haphazard  manner,  but  it  is  very  much 
to  be  doubted  whether  the  outcome  will  be 
such  as  to  benefit  the  industry  and  trade  of 
the  country  or  to  raise  the  general  intelli- 
gence of  the  people.  Sufficient  attention  is 
not  paid  to  the  distinction  between  instruc- 
tion and  education,  and  the  results  of  exam- 
inations are  put  forward  as  the  main  things 
to  be  looked  to,  wholly  forgetful  of  the  fact 
that  the  real  virtue  of  an  education  is  only 
tested  by  the  examination  which  life  puts 
on  us. 

.  My  present  object,  however,  is  not  to  enter 
into  a  discussion  of  education  generally, 
but  rather  to  direct  attention  to  one  aspect 
of  technical  education  which  is  very  much 
neglected.  I  have  always  held  that  a  most 
efficient  system  of  technical  education  could 
be  carried  out  if  the  employers  of  appren- 
tices only  took  a  little  interest  in  the  subject. 
They  need  not  spend  very  much  money 
over  it,  for  there  are  now  organizations  in  al- 
most all  parts  cf  the  country  which  supply 
all  the  educational  wants.  Unfortunately, 
these  are  not  taken  advantage  of  to  their 
full  extent,  and,  moreover,  they  are  apt  to 
be  too  much  apart  from  the  practical  work 
of  the  students,  and  to  drift  along  in  lines 
which  are  out  of  date.  If  the  employers  in 
the  district  were  forming  committees  to  ad- 
vance the  work  of  the  departments  in  which 
they  are  interested,  and  to  keep  the  students 
and  the  teachers  in  touch  with  actual  con- 
ditions, the  work  would  become  more  real 
and  thorough.  Moreover,  if  all  the  appren- 
tices were  required  to  attend  certain  even- 
ing classes,  and  before  they  completed  their 
apprenticeship  to  show  their  proficiency  in 
the  subjects  connected  with  their  trades, 
there  would  soon  be  no  occasion  to  complain 
either  of  want  of  students  or  of  earnestness 
in  their  work.  Some  employers  already  do 
this  to  a  certain  extent,  with  the  very  best 
results  to  all  concerned,  but  we  require 
something  more  systematic  and  universal. 

The  German  Industrial  Code  Amendment 
Act  (1891)  contains  the  following  regula- 
tions :  "  The  master  shall  be  bound  to 
instruct  the  apprentice  in  all  branches  of  the 
work  of  the  trade  forming  part  of  his  busi- 
ness, in  due  succession  and  to  the  extent 
necessary  lor  the  complete  mastery  of  the 
trade  or  handicraft.  He  must  conduct  the 
instruction  of  the  apprentice  himself,  or 
through  a  fit  representative  expressly  ap- 
pointed thereto.  He  shall  not  deprive  the 
apprentice   of  the  necessary  time   and   op- 


portunity on  Sundays  and  holidays  for  his 
education  and  for  attendance  at  Divine 
service,  by  employing  him  in  other  kinds  of 
service.  He  shall  train  his  apprentice  in 
habits  of  diligence  and  in  good  morals,  and 
shall  keep  him  from  evil  courses.  The 
apprentice  shall  be  placed  under  the  parental 
discipline  of  the  master.  He  shall  be  bound 
to  render  obedience  to  the  one  who  conducts 
his  instruction  in  the  place  of  the  master.'' 
These  regulations  are  a  little  too  grand- 
motherly to  suit  our  ideas,  but  still  they 
indicate  what  is  necessary  to  make  any 
system  of  training  of  apprentices  at  all 
efficient,  and  without  which  the  mere  multi- 
plication of  classes  will  do  little  good. 


GRIP  RAT  TRAP. 


This  is  the  name  of  a  rat  trap  that  is  being 
put  on  the  market  by  H.  S.  Howland,  Sons 
&  Co.     The   accompanying   cut    shows  the 


possession  a  printed  list  of  an  iron  merchant 
in  this  country  quoting  the  following  prices 
for  *'  Capewell "  horsenails  :  Size  No.  5, 
price  per  25  lb.  box,  9s.  3.  ;  size  No.  6,  price 
per  25  lb.  b^x,  8s.;  size  No.  7,  price  per  25 
lb  box,  7?.  4d.;  size  No.  8,  price  per  25  lb. 
box,  6s.  7d.;  size  No.  9,  price  per  25  lb.  box, 
6s.  5d.;  size  No.  10,  price  per  25  lb.  box,  6s. 
3d.;  size  No  11,  price  per  25  lb.  box, 6s.  id.; 
size  No.  12,  price  per  25  lb.  box,  5s.  ud., 
and  sizes  13  and  14,  5s.  8d.  You  will  see 
from  this  that  10  lb.  horsena.ls  at  6s  3d.  per 
box  of  25  lbs.  is  equal  to  25.  6d.  per  nominal 
thousand. 

The  firm  who  quote  these  prices  must  cut 
them  very  fine,  but  still  they  make  a  profit, 
although  it  is  only  small  ;  and  you  will  see 
for  yourself  how  favorably  the  English  prices 
compare  with  the  German,  there  being  a 
difference  of  is.  per  1,000,  and  it  is  absurd 
in  the  extreme  of  whoever  is  responsible  for 
the  article  putting  down  the  Staffordshire 
price  at  8s.  per  1,000 — a  price  which  I  have 
never  heard  of. 


MACHINE  FOR  BREAKING  PIG  IRON 

John  S.  Kennedy,  of  Chambersburg,  Pa., 
has  invented  and  patented  an  apparatus  for 


trap  with  a  rodent  in  its  grip.  The  trap  is 
made  of  hard  wood,  and  constructed  so  as 
to  deceive  and  catch  the  most  cunning  rats. 
The  springs  are  made  of  the  best  steel  wire. 


ENGLISH  v.  GERMAN  HORSENAILS. 

YOU  will,  doubtless,  says  a  writer  in 
Ironmonger,  remember  some  little 
time  ago  writing  me  in  reference  to 
the  price  at  which  English  horsenails  could 
be  manufactured,  and  at  the  time  some  let- 
ters of  mine  were  appearing  in  the  York- 
shire Post  with  reference  to  our  being  be- 
hindhind  in  the  manufacture  of  girders, 
machinery,  etc.  But  in  the  manufacture  of 
horsenails  the  English  manufacturers  can 
hold  their  own,  and  I  have  much  pleasure  in 
herewith  enclosing  you  the  copy  of  a  letter 
which  appears  in  the  Yorkshire  Post,  signed 
by  myself,  with  reference  to  the  competition 
in  the  horsenail  trade,  and  you  will  see  how 
absurd  it  is  to  make  a  statement  that  Ger- 
man horsenails  can  be  bought  in  Birming- 
ham at  3s.  6d.  per  1,000  and  the  lowest 
Staffordshire  price  is  8s.  3d.  per  1,000,  which 
statement  you  will  find  in  the  Yorkshire  Post 
of  May  23.  I  thought  I  would  take  the 
liberty  of  sending  you  a  copy  of  the  letter, 
so  that  you  might  ventilate  the  subject  in  the 
Ironmonger  ;  and,  if  you  wish,  you  are  per- 
fectly at  liberty  to  do  so,  as    I  have  in  my 


breaking  pig  iion,  which  is  briefly  described 
by  American  Manufacturer  as  follows  :  The 
method  consists  in  lifting  the  beds  of  iron, 
when  cold,  by  means  of  an  overhead  crane 
and  traversing  same  to  a  breaking  table, 
which  may  be  located  at  the  end  of  the  cast 
house  for  a  single  blast  furnace  or  centrally 
located  for  a  blast  of  two  or  more.  The  beds 
of  pig  iron  are  lowered  on  a  breaking  table, 
where,  by  a  series  of  vertical  hammers, 
striking  a  cushioned  blow,  the  sow  is  broken 
from  the  pigs,  broken  to  length  and  the  pigs 
are  broken  at  their  centres.  In  case  ot 
strong  iron,  the  sows  are  first  broken  and 
then  the  pigs,  but  when  the  iron  is  weak  the 
sow  and  pig  hammers  strike  the  bed  simul- 
taneously, breaking  it  at  one  operation. 

No  movement  of  the  bed  is  necessary  after 
it  is  placed  on  the  breaking  table.  The  sow 
is  cast  thin  and  wide,  giving  an  easily  brok- 
en section  as  well  as  a  minimum  of  sow- 
iron,  and  the  necks  of  the  pigs  at  the  junc- 
tion with  the  sow  are  cut  down  to  a  small 
section,  which  allows  their  being  readily  de- 
tached. 

It  is  claimed  that  this  method  of  carrying 
out  and  breaking  iron  will  be  found  much 
cheaper  and  quicker  than  the  present  prac- 
tice. It  will  reduce  the  labor  cost  per  ton  of 
iron,  lighten  the  work  of  the  furnace  men, 
effect  a  saving  in  scrap  and  "  sandage,"  as 
well  as  giving  a  cleaner  fracture  to  the  iron. 
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REGARDING  BRAKE   SHOES. 

CHARLES  T.  SCHOEN  has  written 
to  the  Railroad  Gazette  a  letter  on 
the  relative  merits  of  cast  iron  and 
forged  soft  steel  for  brake  shoes.     He  says  : 

The  question  as  to  what  metal  is  be^t 
adapted  for  use  for  brake  shoes  is  of  vastly 
more  importance  than  one  would  suppose, 
if  only  a  passing  thought  be  given  it.  The 
main  points  to  be  considered  in  deciding 
the  question  are  :  First,  economy  in  wear, 
considering  the  first  cost  of  each  ;  second, 
relative  wear  of  wheels  ;  third,  the  coeffici- 
ent of  friction  or  retarding  power. 

It  has  been  demonstrated  by  tests  in 
service  that  one  brake  shoe  made  of  forged, 
solt,  low  carbon  steel,  will  outwear  about 
seven  cast  iron  shoes  ;  or,  in  other  words, 
the  wear  is  one  pound  of  soft  steel  shoe  to 
eight  pounds  of  the  cast  iron  shoe  for  the 
same  service.  This  answers  the  first 
question  to  be  considered  in  favor  of  the 
soft  steel  shoe,  because  the  cost  of  it  per 
pound  is  but  three  times  that  of  cast  iron, 
while  the  demonstrated  practical  value  is 
eight  times. 

The  second  proposition  is  the  relative 
wear  of  wheels,  and  there  has  been  room 
for  doubt  whether  the  soft  steel  would  not 
wear  the  wheel  faster  than  cast  iron,  this 
doubt  comes  from  the  fact  that  friction  has 
generally  been  connected  with  wear,  the 
assumption  being  that  the  greater  the  wear 
the  greater  the  friction,  but  this  is  now 
known  to  be  dependent  upon  the  nature  of 
the  material.  The  results,  from  a  long  period 
of  tests,  show  that  soft  steel  does  not  wear 
steel  tires  or  chilled  wheels  any  more  than, 
and  not  as  much  as,  cast  iron  shoes.  The 
reasons  for  this  are  obvious:  The  steel  shoes 
to  wear  the  wheel  faster  than  cast  iron  would 
have  to  be  harder,  but  the  fact  is  they  are 
softer,  having  only  o.  to  carbon.  The  ques- 
tion naturally  arises,  if  the  steel  is  solter, 
how  is  it  that  it  only  wears  one-eighth  as  fast 
as  cast  iron  ?  The  answer  is  simple,  and 
embodies  the  secret  of  the  economy  of  the 
soft  steel  shoe.  Soft  Bessemer  steel  is  homo- 
geneous, and  the  molecules,  although  soft, 
hang  tenaciously  together  and  resist  separa- 
tion, so  that  they  are  not  readily  pulled 
apart  by  the  friction,  thus  reducing  the  wear. 
Cast  iron,  on  the  contrary,  is  not  homogene- 
ous, and  the  molecules  are  not  held  together 
with  anything  like  the  force  that  exists  be- 
tween the  molecules  of  soft  steel,  and  the 
particles  separate  easily  and  fly  off,  just  as 
the  particles  fly  off  from  emery  wheels.  In 
other  words,  the  real  cause  of  the  excessive 
wear  of  cast  iron  shoes  is  the  waste  occa- 
sioned by  the  separation  of  the  particles 
from  each  other,  and  the  falling  off  without 
having  performed  any  really  useful  function 
in  braking. 

The  third  question  about  the  coefficient 
of  friction,  or  retarding  power,  is  one  that  is 
still  unsettled.  The  reports  of  tests  show 
that  the  retarding  power  of  the  soft  steel  is 


as  great  as,  if  not  grealer  than,  that  of  cast 
iron.  Yet  we  can  easily  see  how  the  retard- 
ing power  would  not  be  as  great  with  hard 
steel  shoes  as  with  cast  iron,  but  on  this 
point  it  is  well  to  wait  for  the  data  from  the 
M.  C.  B.  Committee  on  Laboratory  Tests 
before  Roing  too  far  in  reaching  a  decision 
as  to  the  coefficient  of  friction. 

Besides  other  incidental  advantages  of  a 
long  werring  soft  steel  shoe,  there  is  the 
all  important  one  of  the  less  number  of  times 
the  shoe  has  to  be  changed,  and  the  de- 
creased inspection  required  to  keep  up  the 
slack. 


THAT  ALTERED  THE  CASE. 

Of  the  late  French  Senator  Renaud,  the 
Kolnische  Ze^tung  tells  the  following  anec- 
dote : 

When  Renaud  first  came  as  senator  to 
Paris  from  his  home  in  the  Pyrenees  he  en- 
gaged a  room  at  a  hotel  and  paid  a  month's 
rent — 150  francs — in  advance.  The  pro- 
prietor asked  him  if  he  would  have  a  re- 
ceipt. 

"  It  is  not  necessary,"  replied  Renaud  ; 
"  God  has  witnessed  the  payment." 

"  Do  you  believe  in  God  V  sneered  the 
host. 

"  Most  assuredly,"  replied  Renaud  ;  "don't 


you 


?" 


"  Not  I,  monsieur." 

"Ah,"    said    the  senator,   "in    that  case 
please  make  me  out  a  receipt  !" 

SITUATIONS  VACANT. 


HARDWARE  CLERKS-INCREASE  YOUR  IN- 
COME by  showing  The  Hardware  Dealer's  Maga- 
zine to  your  local  hardware  merchants  and  manufac- 
turers. Subscription  $1.00  a  year.  Liberal  commission. 
For  sample  copy,  terms,  etc.,  address  D.  T.  Malutt, 
Publisher,  78  Reade  »t  ,  N.Y. 


Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of   Hot    Pressed 
Nuts,  Square  and  Hexagon 


Books  for  Retailers 

Published  for  the  good  of  the  trade. 


Ideas  for  Hardware  Merchants 

As  its  name  implies  it  is  full  of  ideas 
for  the  retail  hardware  merchant. 

PRICE,  50  CENTS  (Half  Price) 

Buying,  Handling  and  Selling  of  Tea 

Being   the    experience  of    the    most 
prominent  and  successful  merchants. 

PRICE,    25    CENTS. 

Pitfalls  of  the  Dry  Goods  Trade 

This  is  another  batch  of  Prize  Essays 
full  of  valuable  information. 

PRICE,   10  CENTS 

Sent,  postpaid,  on  receipt  of  price. 


HARDWARE   MERCHANT 

TORONTO. 


Hoofing  and  Building  Paper 

Tarred    Felt, 
Dry  and  Tarred  Sheeting 

Building  Paper, 
2  and  3  Ply  Ready  Roofing, 
Pitch,  etc., 

In  stock  here  for  the  convenience  of  the  Trade. 

Alex.  Mc Arthur  &  Co.,  Montreal 


H.    D.   SIMMONS  &  CO.,     Representatives 

85  York  Street,  TORONTO. 

TELEPHONE    2164. 


OUR  SALES  OF 

"BURHAM''  £££? 

For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Bran  J  outranks  all  other 
Try  it  and  be  convinced 


Sole  Consignees  for  Canada, 


IWRAE  &  CO.,  OTTAWA 


S    THE     BEST. 


THE  ART  METROPOLE,  Agents. 

131  Yonge  Street,  TORONTO. 


THE 

Eureka   Refrigerator, 

PATENT. 
Manufactured  by  the 

Eureka  Refrigerator 

Co.,  of  Toronto. 

54  Noble  St. 

Wilbert  Hooey 

Manager 

This  cut  shows  our  grocer 
refrigerator  in  three  sizes. 

We  also  keep  in  stock  a 
large  assortment  for  family 
use. 

Send  for  Catalogue. 


187'J ESTABLISHED 18  7H 

Essex  Handle  and  Wood-Turning  Works 


Next  In  importance  to  the 
Axe,  comes  the  Handle. 

Our  shaved  pattern  is  pronounced  bv  choppers  to  be 
just  right.  If  you  do  not  sell  them  it's  time  you  did, 
because  they  are  what  the  people  want  who  use  axes. 
If  you  do  not  get  them  from  your  wholesale  house  send 
direct  to 

GARDNER   BROS.  &  CO.. 

Manufacturers  all  kinds  of  Handles  and  Wood  Turning 
ESSEX,    OXT. 
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DowSWell  BRoS. 

HAMILTON,  ONTARIO 


MANUFACTURERS    OF 


Clothes  Wringers,  Mangles, 
Churns,  Washing  Machines, 
and  Household  Specialties 


Prices  are  low  but  you  will  find 
our  goods  first-class.  Send  for 
Catalogue 


Eastern  Agents 


L, 


&  SON,  -  Montreal 


RAMSAY'S 

PURE 
WHITE  LEAD 


3G^?5^^i^$ 


Parmenter  &  Bulloch 


Manufacturers  of 

Rivets,  Burrs,  Wire  Nails 

Of  every  Description 

Carpenters'  Braces,  and  other  Hardware  lines. 

SPECIALTIES  : 

Tubular,    and  Bifurcated    or    Slotted   Rivets,    I  acing 

Studs,  Rubber  Arctic  and  Leather   Shoe  Buckles,  and 

Shoe   Braces.  Write    for    Illustrated    Catalogue    and 

Price  List.  ^^^^^^^___ 

Head  Office  and  Works:  GANANOQUE,  ONT. 

BRANCH    WAREHOUSE! 

32  and  34  St.  Dizor  St.,  Montreal 


FLIES  * 


Are  sole  agents  for 
Canada  for 


Robert  Ralston  &  Co, 

Hamilton,  Ont, 

THE  MEXICAN 

FLY  EXTERMINATOR 

Manufactured  by  G   A.  HOSMER&  CO., 
Buffalo,  N.  Y. 


Flies  will  not  bite  nor  light  where  this  Is  used. 


Price,  $21  per  gross  or  $2  per  doz. 


A  WORD  TO  ASSISTANTS. 

AS  oil  is  needed  for  the  smooth  and 
easy  working  of  machinery,  so  a 
good  understanding  and  good  feel- 
ing between  assistanis  and  apprentices  are 
requisite  bothfor  theinterests  of  business  and 
the  welfare  of  all  who  work  together,  re- 
marks a  writer  in  Hardwareman.  How  sel- 
dom do  employers  seek  by  tact  to  minimize 
all  jar  between  young  and  old  hands  !  How 
much  they  lose  thereby  themselves  in  a  pe- 
cuniary way,  too  !  There  is  a  need  tor  this 
word.  The  writer  has  lived  in  many  situa- 
tions and  has  seen  how  seldom  young  and 
old  hands  work  together,  to  the  detriment  of 
business  on  the  one  hand,  to  the  hindrance 
of  the  apprentice  progressing  quickly  in  his 
trade  on  the  other  hand.  Happily  there  are 
exceptions,  but  too  often  a  young  apprentice 
is  viewed  by  the  older  hands  (shall  we  ex- 
empt the  employer?)as  a  convenient  onetodo 
all  the  dirty  work,  drudgery,  etc.,  of  an  iron- 
monger's establishment.  If  worms  may  turn, 
an  apprentice  does  most  certainly,  bringing 
in  ill-feeling,  insubordination,  carelessness, 
which  ma>  end  in  a  constant  friction  through 
the  entire  career  of  one  who  may  be  destined 
to  be  an  employer  one  day.  The  work  done 
is  scamped,  no  interest  taken  in  it,  for  the 
poor  apprentice  feels  he  is  "  put  on  "  most 
unjustly.  Through  this,  good  opportunities 
to  learn  from  his  seniors  are  neglected,  he 
not  asking  for,  nor  they  tendering,  informa- 
tion. 

It  is  quite  right  that  the  young  hand 
should  begin  at  the  foot  of  the  ladder  and 
work  up.  If  he  does  not  learn  to  clean  and 
polish,  and  do  other  needed  common-place 
work,  he  cannot  know  how  to  teach  others 
when  his  turn  as  senior  comes.  But  herein 
lies  the  oppoitunity  for  the  wise  and  thought- 
ful employer  and  assistant.  Let  the  young 
hand  see  the  need  of  his  learning  all  this  as 
a  part  of  his  trade  ;  encourage  him  by  ap- 
proval, show  him  that  he  is  not  capable  of  at 
once  serving  what  we  may  call  best  custom- 
ers, and  instruct  him  in  the  details  of  his 
trade,  thus  fostering  an  interest  in  it  and 
letting  him  feel  he  can  look  up  to  his  seniors 
as  those  who  wish  to  help  him.  It  must  be 
a  strange  nature  that  does  not  respond  to 
kindness.  I  always  shall  remember  my  first 
three  days.  The  whole  time  (we  opened  at 
6.30  then),  after  sweeping  and  dusting  each 
morning,  I  was  kept  at  wiring  tallies  for 
workshop  jobs.  I  feel  for  strange  hands 
now,  and  try  to  interest  them  in  various 
ways,  and  often  have  had  thanks  for  it  after- 
ward. I  trust  that  any  apprentice  reading 
this  will  henceforth  determine  to  take  the 
rough  with  the  smooth,  to  ask  of  his  seniors 
information,  and  so  get  their  interest  aroused 
in  him.  I  also  hope  that  assistants  who  read 
this  may  remember  they  have  it  in  their 
power  to  make  or  mar  the  apprentices  with 
them  ;  that  they  may  seek  to  act  towards 
them  as  they  would  wish  done  to  themselves 
had  they  to  go  through  their  time  again, 
then  my  friendly  word  will  not  have  been  in 


BERCER  BROS. 


Tinners'  Hardware 
and  Roofers'  Supplies 


The  best  Have  Trough  Mangers  and  Fipe  Fasteners 
on  earth.  Berger's  Long  Eave  Gutter,  Pipe  Hooks  and 
Fasteners  of  every  description.  Also  Ridging,  Crest- 
ings,  Finals,  Registers  and  Ventilators.  Don't  buy  un- 
til you  have  our  price.     Samples  and  catalogue  free. 

237  ARCH  ST.,   PHILADELPHIA,    PA. 


Canada  Iron  furnace  Co.,  Lid. 

Manufacturers  of 

CHARCOAL  PIG   IRON 

MONTREAL. 

brand  "C.  I.  F." THREE  HIYEHS 

PLANTS  AT 

Radnor  Forges,  Que.      Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO.  E.  DRUMMOND, 

Managing  Director  and  Treasurer 


REST  YOUR  EYES 


AH  oculists  and  practical  scientists 
in  general  agree  that  it  is  a  good 
thing  to  rest  the  eyes  occasionally 
during  the  day  by  looking  at  a 
GREEN  DISC  for  20  seconds,  at 
intervals  of  2  to  3  hours.  Drop  us 
a  postal  and  we  will  mail  you  a 
GREEN  DISC. 


JOHN 

LUCAS  &  CO, 

Philadelphia 
New  York 

Paint 

Manufacturers. 

Chicago 

Bftjflh    ,,— r>— 

svery  respect. 

jjpM       J*" 

s 

•FN 

H.  Boker's  B.  &  S. 

pattern. 

HDaI/av'q  SPECIAL 
■  DQK6I    O       PATTERN 

Toilet  Clippers 

ARE  THE  LEADERS  IN  THE  CANADIAN  MARKET 
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You  Lose  More  Than  We  Do 


If  you  do  not  buy  a  copy 
of  "  Ideas  for  Hard- 
ware Merchants '  at  50 
cents 


JUST  HALF  PRICE 


Starting  a  Hardware  Store. 

What  Hardware  Dealers  May  Sell. 

System  in  the  Store. 

The  Holiday  Trade  in  Hardware. 

The  Parable  of  a  Foolish  Trader. 

More  About  Advertising. 

The  Value  of  Price  Lists. 


•     •         •     • 


CONTENTS! 

Behind  the  Desk. 
Ratio  of  Stock  Expenses  to  Sales. 
The  Use  of  a  Store  Window. 
The  Successful  Merchant. 
Cordiality  Between  Competitors. 
The  Commercial  Value  of  a  Smile. 
Books  for  Hardware  Men. 


Hints  about  Inventing. 
Retail  Advertising. 
John  Jones,  Jr. 
Business  Education. 
The  Other  Half. 
Cash  or  Credit? 

Etc.,  Etc.,  Etc. 


On  receipt  of  Fifty  Cents  this  valuable  work  will  be  forwarded  you, 
postage  prepaid.     Edition  limited. 


The  J.  B.  McLean  Publishing  Co. 

10  Front  Street  East 

Toronto. 
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HARDWARE, 


TELEPHONE    1780. 


J.  H.  FARR  &  CO.  msbjf  fine  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,   Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 

8  to   16    MORSE    STREET,        -         -        TORONTO,     ONT. 


For  Iron  Fencing 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


W.  &  S-  BUTCHER,  Sheffield,  England,  Makers  for  over  ONE  HUNDRED  YEARS 

of  the    celebrated    "WADE    &    BUTCHER"     Razors,    and    the    Original   Manufacturers 
of  Hollow  Ground  Razors,  can  with  confidence  highly        s~s.  /<=ic-s\c~- i/=ne^>  n  m  ... 

recommend  their  goods  and  particularly  their  \~J/  """  t^JJJf7^^7?0's>^>'br^>  7%p 
Brand  as  being  the  most  perfect  Extra  Hollow  Ground  Razors  ever 
manufactured  and  especially  suited  for  the  use  of  Barbers  and  for  priv- 
ate use.  Genuine  Razors  are  marked  with  one  of  the  following  Corpor- 
ate Trade  marks  : 


OR 


WADE  &  BUTCHER, 
SHEFFIELD,  ENGLAND. 

@ym >j%i 

JAMES  HUTTON  &  CO.,  Agents, 


OR 


FOR  SALE  BY  ALL  DEALERS  IN  HARDWARE,  CUTLERY  and  FANCY  GOODS 


Montreal 


CURRENT    JWARKET    QUOTATIONS 


METALS. 


Tin. 

Uamb  and  Flag— 

56  and  28  lb  ingots,  per  lb   . .  20,    21 
traits "     ....  20.    21 

Tin  Plates—  Charcoal  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes $o  50  45  75 

IX              "           6  75    7  00 

I.X.X.,       "           8  00    8  25 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 3  75    4  00 

rx             "            4  75    5  00 

t'x'x          "              5  75    6  00 

I.XXX.,     "             6  75    7  00 

D.C12JX17         3  50    3  75 

ni                     4  50    4  75 

DIX     '"""         4"    5  00 

Note. -Other  brands  might  be  shaded 

by  25c.  per  box. 

Coke  Plates— Bright 

Bessemer  Steel— 

I.C.,  usual  sizes   6  ob    ■!  w 

I.C.,  special  sizes 3  60    3  75 

Charcoal  Plates— Terne. 

Dean  or  J.G.  Grade— 

I  C  20  x  28,  112  sheets  . .     6  75    7  00 

I.X.  Terne  Tin 8  75    9  00 

Old  process  I.C 13  00 

..    *      »      I.X 16  0C 

Charcoal  Tin  Boiler  Plates. 

Cooklev  Grade—  Per  lb. 

X.X.",  14x56,  50  sheet  bxs  ) 

14x60,  "  >  6c,    6|c 

14x65,  ) 

Tinned  Plates 

72x30  up  to  24  gauge 6J    6J 

26        "     6}    7 

28        "     7J    7J 

Iron  and  Steel. 

Base  Price 
OommonBar,  per  100  lb  ..  $1  85  1  90 
Refined  "  "  ..  2  35  2  65 
HorseShoe"  ••  2  60  2  75 
Band  ;  '  2  4° 

Ssh    »     ■•      ;:  .-oo  Jg 

leigh  Shoe  Steel 2  50 


Tire  Steel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb    0  10    0  14 

Russian  Sheet        "         0  10(0  11 

Tank  Platesl-5  and  thicker  2  00    2  25 

B->iler  Rivets 4  60    5  00 


Boiler  Tubes. 


8-inch 
-inch 


101c 
134 


Steel  Boiler  Plate. 

\  inch  $2  45 

Ifi     "      2  35 

\      ,l      nd  thicker  2  25 

Sheet  Iron, 

8  to  20  gauge   2  50 

22  to  24       "      2  35 

26  "       «  45 

28  "      2  65 

Canada  Plates. 

Alldull 2  50    2  55 

\  polished 2  55    2  60 

All  Bright  2  85 

Iron  Pipe. 

Wrought  671  to  70  and  10  p.c. 
Galvanized,  45  to  50  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  571  p.c. 


Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 41 

26gauge,  "       4j 

28     "  "       5, 

Gordon  Crown— 

16  to  24  gauge,  per  lb  4i, 

26  gauge,  "         4} 

28      "  "         it,  a 

Note — Cheaper  grades  about    J  cen 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 6    6  3-5 


,45 
,5 
51 


5-16  ' 

H 

7-16 

% 


2* 
....2  4-5 


Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 


s 

it 

4 

3 

*i 
5  90 
2  70 


0  50 


1  10 


Copper — Ingot. 

English  B.  S  ton  lots  0  101  0  H 

Lake  Superior  0  101  0  11 

Bolt  or  Bar. 

Cut  lengths,  round,  1  to  I  in  .SO  20  to  22 
"  round  &  square 

1  to  2  in 0  19    0  21 

Vote— Complete,  lengths  abou  Ifteen 
feet,  from  3  to  6  cents  a  pound 

Sheet. 

Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60 $0  15    0  16 

Untinned,  14  oz,  and  light, 

16  oz.  irregular  sizes 0  16    0  17 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
3  cents  per  pound. 
Planished  and  tinned,   14x 

48andl4x60  0  26    0  27 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb..  0  18    0  19 
35  to  45      "  "        ..  0  16    0  17 

"       50  lb  and  above  per  lb  0  15    0  15J 
Boiler  <e  T.  K.  Pitts. 

Plain  Tinned   per  lb 0  19 

Spun  "         ....   0  21 

Wire. 
Pure,  in  coils— 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  18  0  20 

"        27  to  30      "      ..  0  20  0  21 

30andup 0  23  0  26 

Sheets,  hard-rolled  2x4  ft. ..  0  21  0  23 

Zinc   Spelter. 

Foreign,  per  lb 0  04J  0  04f 

Domestic    "      o  rn\  o  04 \ 

Zinc  Sheet. 

5  o wt  casks 0  05    0  05J 

Part  casks 0  05J  0  051 

Lead. 

Imported  Pig.  per  lb 0  2}    0  02| 

Domestic  "      0  02| 

Bar,  1  pound 0  041 

Sheets,  21  lbs,  sq.  ft,  by  roll  0  041  0  04| 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  041  0  041 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  par  lb  and  30  p.c. 
discount. 


Note— Cut  lengths,  net  price  ton  lots 
30  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  71c. 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  14    0  15 

Standard  0  13    0  14 

Wire 0  17    0  19 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb  $0  101  0  11 

Other  makes  "     0    9.f  0  10 

White  Lead. 

Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  cwt  4  50  4  75 

No.  1  Do "  4  50 

No.2  Do "  4  25 

No.  3  Do "  4  10 

Prepared  Paints. 

(In  J,  1  and  1  gallon  tins.) 

Pure,    pergallon $105 

2nd  qualities    "      0  90 

Barn  (in  bbls)  0  80      0  90 

Colors  in  Oil. 

(25  lb  tins,  standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black   0  09 

"         Green    0  09 

Chrome    "        0  08 

French  Imperial  Green  0  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwt  1  35  1  40 
"       (J.F.L.S.)"        "  2  75 

"  Eoval  "  "  1  10  1  15 
Venetian  Red,  (best)  "  "  1  30  l  90 
English  Oxides  per  cwt  3  00  3  25 
American      "     )      ,.       ,,  ,,,,  qn 

Canadian    "J  1  25  1  90 

Paris  Green,  per  lb  0  121    0  15 

Burnt  Sienna,  pure,  per  lb  0  081 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  Black  "      0  09 

Chrome  Yellows  "      0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greens  "      0  12 

Golden  Ochre  0  03} 
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Tarnishes  (in  bblg). 

No.  1  Furniture,     pergal 0  69 

Extra        '  "        0  90 

Brown  Japan  "        0  65 

Brown  Japan,  Turpentine  p.  gal.  0  85 
No.  1  Carriage  •'       1  30 

Gold  Size  Japan       pergal.  1  00    1  2') 
Pure  Orange  Shellac       "       1  95    2  05 

Hard  Oil  Finish       130 

Oil  Shellac 140 

White  Shellac 2  25 

Linseed  Oil  (in  Mils  I 

Raw,    pergal  0  534 

Boiled        "       0  56$ 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal    0  42    0  43 

Castor  Oil. 

Best,  per  lb 0  06g  0  06| 

Cod  Oil. 

Cod  Oil,  per  gal 0  50    0  51 

Glue  (in  bbls) 

Common,  o  07}  0  08 

French  medal 0  09J  0  (9J 

Cabinet,  sheet Oil    0  12 

White.extra 0  16    0  18 

Gelatine  0  20    0  30 

Strip   0  16    0  18 

Coopers    0  19    0  20 

A  1  clear  0  09 

Liquid  Glue— F.  LePage's,  dis.  20  to 
25  per  ct.  off  list ;  Munn's,  dis.  25  to  30 
per  cent,  off  list. 


HARDWARE. 

Ammunition — Cartridges. 
B.  B.  Caps,  50  and  5  per  cent. 
Kim  Fire  Pistol,  dis.  40  to  45  p.c.  Amer. 
Rim  Fire  Cartridges,  Dom.  50&5p.c. 
Rim  Fire,  Military,  net  list,  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  pistol  sizes, 

Dom.  30  per  cent. 
Central   Fire    Cartridges,    sporting 

and  military,  1  >  and  5  per  cent. 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.     B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded  and   empty  Shells,  "Trap" 

and  "  Dominion  ' '  grade, 25  p.c 
Shot. 
Canadian,  common,  15  per  cent. 
Brass  Shot  Shells,  55  and  10  p  c. 
Primers,  30  per  cent. 

Wads. — Baldwin's. 

per  lb 
Best  thick  white  felt  wadding, 

in  ilo-  baS8 1  00 

Best  thick  brown  or  grey  felt 
wads,  in  J  lb.  bags 0  70 

Best  thick  white  card  wads,  in 
boxes  of  500  each,  12  and 
smaller    gauges 0  99 

Best  thick  white  card  wads,  in 
boxes  of  500  each,  10  gauge 0  35 

Best  thick  white  card  wads,  in 
boxes  of  500  boxes.  8  itauge 0  55 

Thin  card  wads  in  boxes  of  1000 
each,  12  and  smaller  gauges...    0  20 

Thin  card  wads  in  boxes  of  1000 
each,  10  gauge 0  25 

Thin  card  wads  in  boxes  of  1000 
each, 8  gauge 0  45 

Chemically  prepared  black  edge 
grey  cloth  wads,  in   boxes  of  p.  M 
250  each- 
Hand  smaller  gauge 0  65 

9  and  10  gauge 0  75 

7  and  8  gauge 0  90 

5  and  6  gauge 1  10 

Superior  chemically  prepared 
pink  edge,  best  white  cloth 
wads,  in  boxes  of  250  each — 

11  and  smaller  gauge 1  15 

9  and  10  gauges 1  40 

7  and  8  gauges 1  65 

and  6  gauges 3  90 

Anvils 

Per  lb 0  10    0  12J 

Anvil  and  Vice  combined 

each 4  50 

Augers. 

Gilmour's,  discount  50  per  cent. 

Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole, Vaughan's,  each    1  35    1  60 

Excelsior,  Jennings',  discount  50  per 
cent. 

Awls. 

Sewing  per  gross 0  65    159 

Pegging,  "  ...    0  65    1  25 

Brad,  ....     0  85    1  60 

"  handled  "        ...      3  60    7  3C 

Saddlers'  "        0  45    1  60 

Awl  Hafts. 

P atent  Peg,  per  gross I  -  „,     8  on 

"     Sewing,  "  ...J  T  as    8  00 

Awl  and  Tool  Sets. 
Millar's  Falls,  per  doz....    2  80    8  30 

Axes. 
Per  box    6  00  12  00 


Axle  Grease. 

Per  gross  7  00  13  00 

Bath  Tubs. 

Zinc  discount 4  80    4  50 

Copper,  discount,   4i>  and  10  to  40  pc. 

off  Revised  list. 
Steel  Clad  20.  p.c.  dis. 

Bells—  Band. 
Brass.  60    to  66$. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs, Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 

Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Form. 

American, eacn 2  00    6  00 

House 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz     3  35    4  V5 

Moulders'    "      7  50  10  00 

Blacksmiths'   discount  35,40  percent 
Belting-. 

Agricultural,  50  per  cent. 
No.  1,  leather,  dis.  40  &  5  per  cent. 
Best,  ditto,  30  to  33$  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits— Auger. 
Gilmour's  dis  60  per  cent. 
Excelsior,  discount  60percei.«. 
Rocktord  Common,  65  to  65  and  5  p.c. 

"        Perfection,  50  and  10  per  c. 
Jenmng's  Gen,  net  list  to  5  p.  cent  die 

Car. 
Gilmcur's,  47$  to  50  percb.it 

Expansive 
Clark's,  15  per  cent. 
Excelsior,  10  percent. 
Gimlet 

Clark's,  per  doz 0  65    0  90 

Diamond,  Shell  "       100    150 

Nail  and  Spike,  per  gross    2  25    5  20 

Blacking:,  (Catchpole's). 

No.  1,  Egyptian  Blacking 9  00 

"2,  *■  "  4  50 

Blind  Rollers. 

Annex    per  doz.     1  25  1  76 

Mascot    "  1  35  1  85 

Erminie  "  1  12  1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  70. 
Tire,  dis  60  to  60  and  10  per  cent 
Stove,  dis., fcO  and  10  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  70  to  70  and  10  per  cent 

Boring  Machines. 

Complete,  with  Augers,  ea.    5  00    7  5C 

Braces. 

Barber's    6  00    7  75 

Barber's  Ratchet 10  00  11  00 

Farmers' 2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets— Shelf. 

Japanned  Canadian,  per 

doz.  pairs 0  50     3  40 

Berlin  Bronze  Cana'u   ....    0  85    3  20 

Broilers. 
Light,  dis. 65  to  67$  per  cent. 
Reversible,  dis.,  65  to  67$  per  cent . 
Vegetable,  per  doz.,  dis.  37}  per  cent 

Henis,  No.  8        "      6  00 

"    No.  9        "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz    500    4    23 

Butts— Brass. 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  and  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis. 65  &  10  to  70  pc, 
Loose  PinB,  "    65  &  10  to  70  p.c. 
Berlin  Bronzed,  dis.  70.  70  and  5  per 

cent. 
Gen  Bronzed, per  pair  —    0  40    0  65 

Can  Openers. 

Acme,  per  gross   9  00    10  00 

Sardin    Scissors,  per  doz.    3  75      4  50 
Card. 

Horse,  per  doz 0  60    100 

Carpet  Stretchers. 

American,  per  doz 100    150 

Bullards  "      6  50     .... 


Carpet  Sweepers. 

Bissell,  per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapid6,       "       30  00    33  00 

Cartridges — .See  Ammunition  . 
Castors. 
Bed,  new   list,  dis.  50pc.  )  to  50  and  5 
Plate  dis.50pc.  )     percent. 

Cattle  Leaders. 

No  31  and  32,  per  gross 8  50  1125 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  ...       ....     )   10 

Queenston       "  l  io 

Napanee  "  1  10 

Chalk. 
Carpenters'  Colored,  per 

gross  0  45    0  75 

White,  lump,  per  owt   0  60    0  65 

Red 0  05    0  06 

Crayon,  per  gross   0  14    0  18 

Chisels — Socket,  Framing  and  Firmer 
American, dis  70  per  cent. 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85     4  00 

Churns 
Daisy  or  Leader,    dis.    from   factory 
60  and  2V4  per  cent.   From  stock  60 
per  cent. 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.O   l  35 

"  No    2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60$  to  65  p.c. 
Cradles,  Grain. 
Canadian,  discount  25  to  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list; 

dis.  40  per  cent. 
Hart  Mfg.  Co.,  (boltdies)  (Amer.  list) 
dis.  25  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz 0  88    1  60 

English,     "       2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  per  doz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37$  to  40  per  cent. 
Standard,  dis.  47$  to  50  p.  c. 

Elbows — Stove  Pipe 
$1.00  to  $1.65  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30    o  hi 

Wine,  per  doz   130    2  25 

Star,  "  2  80    3  90 

FennsCorkstops,  No  2p.doz 170 

Petroleum,  per  doz 4  50    6  50 

Files  and  Rasps. 
Kearney  &  Foote'a  discount  Am.  List 

57$  to  60  per  cent. 
Black  Diamond,  50  &  5  per  cent.  dis. 

to  50  and  7$  Amer.  List. 
Nicholson's  dis. ,  Amer.  list,  50,  50  and  5 

per  cent. 
Toronto  File  Co..  50  and  10  to  60  p.c. 

Amer.  list 
Jowitt's,  dis.  Can.  list,  25pc.  to  27$  p.c. 
Globe  File  Co.'s  disc.  60  per  cent. 
Horse    Rasps,  Kearney  &  Foote's  dis 

Am  list,  50  p.c.  to  50  and  10  p.c. 
Horse  Rasps,  dis.  45 p.c.  Amer. Hellers 
Horse  Rasps,  Spencer's,  dis.  Can.  list 

40  p.c. 
Horse  Rasps,  Toronto  FileCo.,  50  and 
10  p.c,  Amer.  list. 

Fluting  Machines. 

Each 0  60    2  00 

Forks. 
Hay, Manure,  etc,dis.40  to  45  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  57$to  60  per  cent. 
Shepard's     Lightning,  dis.  50   to   50 
and  10  p.c. 

Fruit  Presses. 

Henis',  per  doz  4  00 

Enterprise,  discount  10  p.c. 
Shepard's  Queen  City,  dis.  15  p.c; 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  etc, 

Stanley's,  dis. 50,  55 p.  c. 

Wire  Gauges 

Winn's  Nos.  26  to  S3,  each     1  65    2  40 


Glass.—  Window. 
Box  Price. 

Double 
Star.  Diamond 

Size  Per  Per        Per       Par 

United  50  ft      100  ft.    50  ft.  100ft. 

i  nches 

16  to  25        120-25         2  40         175       

26  to  40  1  40  2  70        2  00       

41  to  50  ....         3  10         ....       4  50 

57  to  60  ...  3  40         5  00 

61  to  70  3  70         5  50 

71  to  80  ....         4  10        ....       6  25 

81  to  85  ...         4  50         ....       7  00 

86  to  90  8  00 

91  to  95  9  (0 

96  to  100  10  00 

Pilkington. 
[Discount  10  p.c.  off  for  box  lots,  and 

10  and  5  for  10-box  lots.] 

Ordinary. 

st  break $3  65 

2nd      "        3  90 

3rd       "        4  60 

4th       "         4  95 

5th        "        5  40 

6th        "        5  90 

7th        "        0  50 

Picture  Glass 
Pilkington's  ordinary. 

1st  break    4    0 

2nd      "       4  70 

3rd      "        5  40 

4th       '■        5  90 

5th       "        6  5C 

fi*h       "        6  9C 

7th       '•        7  70 

Gas  Fittings  and  Staple  Brackets. 

Jas.  Barwell,  Toronto— Dis.  20  to  25  p. 
c,  free  of  du*y.  Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each   030 

Enamelled"      0  55    '..'...'. 

Grindstone  Fixtures. 

P.  S.  &  W..  per  doz 3  89    4  25 

Hammers — Nail. 
Maydole's    net  list  to  5  per  cent,  dis 
Can.  discount  25  to  27$  p.c 
Tack. 

Magnetic,  per  doz  1  10    1  50 

Sledge 

Canadian,  per  lb 0  12*  0  13 

Ball  Pean. 
Enplish  and  Can.,  per  lb      0  25    0  30 
Handles. 

Axe       per  doz 00    3  50 

Store  door    "     100    180 

Chest,  per  doz  pairs  0  40    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer   "        3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 

C.  &  B., discount  35  per  cent,  to  40  v  c 

Hoe.  ' 

C.&B.,  discount  35  per  cent,  to  40  p.o 

Saw. 

American,  per  doz  100    125 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz  0  50    0  8C 

Cross  Cut  Saw. 
Canadian  per  pair 0  18    0  25 

Hangers. 

Door  4  and  5  inch,  per  pair    0  40    0  80 
Lanes,  45  to  4754  p.c.  dis 
Hatchets. 
Can.,  dis  40  to  42$  p  c. 
Hinges. 
Blind,  Parker's, dis.  60  to 60  and  10  d  c 
"       hepard's  Noiseless,  dis.  60  p.c 
"    Buffalo,  dis  60  to  70  pc 
Light  T  and  strap,  dis  65  to  70  p.c 

Heavy,  per  lb 03  3-5    0  04 j 

Screw  hook  and  hinge— 

6  to  10  in.,  per  set 0  00    0  04 

12  up  "        0  CO    0  03 

Per  doz.  set 

Screw,  Eureka '13    1  80 

Gate, Clark's 1  50    2  20 

"      Shepard's,  dis  50  to  60  p.c 

Per  doz.  pairs 

Spring     160    3  50 

"    Shepard's  Samson   1  75    1  90 
Hoes. 

Garden,  Mor  ar,  etc.,  discount  40  to 

45  per  cent. 
Planter  doz 4  00    5  0< . 

Hooks—  Cast  Iron 

BirdCage,    perdoz 0  50  1  It 

Clothes  Line,    "        0  27  0  63 

Harness,  "        0  72  0  88 

Hat  and  Coat,  per  gross      1  00  3  00 

Chandelier   perdoz 0  50  1  00 

Wrought  Iron. 

Wrought  Hooks  and  Staples,  Car. 

dis.  40  and  5  to  40  and  10  per  cent. 
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HARDWARE. 


Wrought  Hooks  and  Staples,  Amer 
dis.  75  and  10  to  80  per  cent. 
Wirt. 
Hat  and  Coat, dis.  55  to  60  p.c 

Belt,  per  1,000 0  60     2  70 

Screw,  bright,  Eng.,  dis.  50  to  55  per 
cent. 

Horse  Nails 
Canadian,  dis.    60  to  60  and  2$  p.c. 

Horse  Shoes, 
F.O.B.  Toronto"&  Hamilton —  $3  80 
Snow.        "  "  ...     3  90 

F.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  Picks. 

Star,  per  doz 3  00   3  25 

Kettles. 
Brass  spun,  7$  per  cent. dis.  off  new 

list. 
Copper,  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 
American,  60  and  5  to  60  and  10  p.c. 

Keys 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.  P.,  85  to  3  00 

per  doz. 
Bronze,  Berlin,  per  doz   ..    2  75    3  25 
Bronze  Gem,        "        ....     6  00    9  00 
Sava  "  ...     8  75  10  00 

Shutter    porcelain,  F  & 

It   screw,  per  gross $130    4  00 

Knives. 
Clauss,  bread. cake  and  paring  kniyes 
$?.20  per  doz.  nett. 
Ladles. 

Melting,  perdoz 170    4  50 

Lemon  Squeezers. 
Porcelain   lined,  per  doz    2  20    5  60 
Galvanized,  1  87    3  85 

King,  wood,  "  2  75    2  90 

"       glass  '  4  00    4  50 

All  glass,  '  1  20    1  30 

Lines. 

Pish,   pergross  105    2  50 

Chalk,         "  1  90    7  40 

Locks— Door. 

Canadian,  dis.  per  cent 50 

Russell  &Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  percent,  40to42Jp.c. 

Padlock. 
English  and  Am.  per  doz       50    6  00 
Scandinavian,  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17$  pc. 

Mallets. 
Tinvimiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory      "  1  25    3  75 

Lignum  Vitas,  "  3  85    5  00 

Caulking,  each 1  60    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis     00  to  25 
per  cent.  dis. 

Home,  each 

Mincing  Knives. 

American,  per  doz  42    2  35 

Molasses  Gates. 
3tebbin's  Patent,  dis.  percent,  65  to 
70  to  70.10  percent 

Nails. 
Cut  Nails(Iron) 

1.  Either    Canada     or     American 

Pattern. 

Basis— 50  to  60  dy 185    190 

40dy 1  90    1  95 

30  dy I  95    2  00 

20, 16&12dy....     2  00    2  05 

10  dy 2  05    2  10 

8&9dy 2  10    2  15 

6&  7  dy 2  25    2  30 

2.  Amer.  Pattern  Only 

from  4  to  5  dy  . .     2  35    2  40 
3dy.(lath) 2  85    2  90 

3.  Canada  Pattern  Only 

■  from  4to5dy  ..    2  35    2  40 

3  dy.  (lath) 2  75    2  80 

3  dy.  A.P.  Fine     3  45    3  50 
Cut  NailB(ste'el)  Add  10c.  to  the  prices 

in  list  for  iron  nails. 
Wire  Nails,    75,   10  and  5  per  cent  ; 
3  per  cent,  cash  delivered  in  lots 
of  10  kegs  or  more. 
Brads  &  Moulding  Nails,   75, 10  and 
5  per  cent,  from  new  list. 
Nail  Pullers. 

Herman  <fc  American 1  85    3  50 

Nail  Sets. 

pergross 
Square,  round  and  octa- 
gon         3  38    4  00 

Diamond 12  00  15  00 

Netting. 
Poultry,  60  per  cent  dis. 

Import  60,  10  per  cent. 
Oil. 
Canada  Refined  Oil  (Toronto)  14       15 

Carbon  Safety     "     ... 0  17    0  18 

Canada  WW.     "      0  20    0  22 

American  W.W. "     0  35 

S   R,  Seal per  gal  0  63    0  65 


Oilers. 
MoClary'sGalvan.  Iron 

Oil   Can,    with    Pump, 

perdoz J9  50 

Zinc  and  Tin,  dis,  50,  50  and  10. 

Copper,  per  doz 1  25    3  50 

Brass,  "       1  50    3  50 

Malleablu,  dis    ib  per  ct. 

Pails. 
Galvanized,  perdoz  2  25    3  30 

Pencils. 

Dixon's,  per  gross 100    4  25 

"        Carpenter 2  25    3  60 

Picks 

Par  doz 6  00    9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent    American  dis. 57) 
Wood,  fancy  Canadian,  or  American 

35  to  37$ per  cent. 

Bailey's(Star.R  &  L.Co.)42$  to45p.e 

Miscellaneous,  dis.  15  to  174  per  cent 

Bailey'sVictor.dis.  15  to  174  percent 

Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.  dis 

374,  40  p   c. 
Button's  Imitation,   per 

doz 5  00    9  00 

German,  per  dcz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  and  10  p.  c. 
Poppers. 

Corn,  square,  per  doz 135    2  00 

Pruning  Shears. 

Perdoz 4  00    5  50 

Pulleys 

Hothouse,  perdoz 55    100 

Axle 22        33 

Screw  27    100 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  574  to 

60  per  cent. 
Pitcher   Spout,  65  to  674  p.c 
Canadian  Cistern  60  to  624  p.  c.from 

factory. 
Canadian  Pitcher  Spout  67$  to  70  p.  c. 
from  factory. 

Punches 

Saddler's,     perdoz 1  00    185 

Conductors'        "        9  00  15  00 

Tinner's  solid,  per  set 72 

'        hollow,  perinch     100 

Putty 

Bladder,  per  100  lbs 1J        2 

Tins,  lbs  2  50    2  75 

Bail. 

Barn  Door,  per  foot 3         34 

Sliding  Door,       "      3$       3} 

Lanes,  40  p.c.  dis 

Rakes. 

Cast  Steel  and  Malleable  Canadian 

list  dis.  40  to  45  percent. 

Razors. 

Boker's,  perdoz    7  50  1100 

Wade  &  Butcher's      "         3  60  10  00 

Bazor  Strops. 

Currier's,  per  doz  125    3  60 

Bivets  and  Burrs. 
4  mos.,  or  3  per  cent  cash  30  days. 
Copper  Rivets,  dis.  50  per  cent. 
Iron  "  "    55  and  10  p.c. 

Tinned  and  Black  Rivets,  55  &  10  p.c. 
Burrs,  Iron,  50  and  10 
Terms,  4  mos.  or  3  p.c.  cash  30  days 
Rivet  Sets. 
Canadian  dis.  30,  35  per  c. 
Bope 

Per  lb. 
Sisal.    Manilla. 
7-16  in.  and  larger..     6}  9         91 

"4,5-16,  «  in 7i  9»        93 

Cotton,  per  lb 18       20 

New  Zealand 8$         9 

Russia  Deep  Sea,  per  lb..       12}      131 

Jute    "    ...      06J      07J 

Bules. 
Boxwood,  dis.  80  to  80  &  10  p.c. 
Ivory,  dis  371  to  40  percent 

Sad  Irons. 

Mrs.  Potts,  per  set       75       80 

"  N    P.         '  1  00    1  05 

Sad  Heaters. 

Dome,  Shepard's, per  doz    4  75    5  00 

Sand  and  Emery  Pajrer. 
HA.  A.,  sand,  40  to  40  and  5  per  cent. 

Emery,  per  quire 55        1)0 

Sash   Cord 

Perlb 22       50 

Sash  Locks. 
Triumph  and  Morris, dis  37$,  40per 
cent. 

Kempshell's  dis.  40,  624  per  cent. 
Canadian,  dis.  45,  50  p.  c 
Sash   Weights. 

Sectional,  perlb i| 

Saws. 
Hand,  Disston's,  dis  10  p.  c. 
S.  <ft  D  ,  dis.  35  per  cent,  to  40  p.c. 
Cross  Cut,  Disston's,  per  ft.  35  to  55 


S  <fc  D   dis.   35  p  c.  on  Nos   2  and  3. 

Hack, complete,  each 75    2  75 

"       frame    only  75 

Saw  Sets. 

Perdoz 165    9  00 

Scales. 
Canadian  List,  dis.  40  p.c 
Scale  Beams. 
Canadian,  B   S.  &  M.  dis.  40  p.  c. 
Scrapers. 

Box,    perdoz  2  10    4  50 

Foot,       "  40    3  50 

Screens. 
Window,  patent,  perdoz    5  00    6  00 

Screw  Drivers. 
Sargent's,  perdoz 65   4  00 

SCr©  W  8 

Wood.F.  H.,  Iron,  and  Steel,  774  per 

cent.,  dis. 
Wood,  R.H.      •'      724  percent,  dis. 
"      F.  H.  Brass75        "  " 

•'     R.H  70 

Diamond   Point  wood   screw  nails 
bright,  dis.  774  and  20  per  cent . 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  perdoz 4  25    5  75 

Scythes 
Discount  40  to  45  percent. 
Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  <fe  W.,  japanned,  dis. 75  percent 
B.  &  W.  N.  P.dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
/Etna,  dis.  75  @  to 75  and  10  percent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  peT  cent. 

"       N.P,,  70  per  cent. 
Clauss.  Full  nickel,  60  p.c.  off 

"      Japanned  handles,  70  p.c.  off. 
Sheaves 
Sliding  Door,  per  set    ...        77    140 

Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz    115    135 
"  tinned,  1  35    1  60 

Tin  Rim,  "  "  2  30    2  45 

"  black,        "  1  80    2  2£ 

Snaps 
Harness,  German,  dis.  35  per  cent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  i  or  V4  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Per  lb 0  28     0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves. 

Wood,  English  1  80    5  00 

Iron,  American  135    2  35 

Spoons  and  Forks. 
TeaSpoons  — pergross    7  50    12  00 

Dessert  "      ....         "         21  00  

Table       "       ....  "  30  00    30  00 

Dessert  Forks...         "         24  00 

Medium      "      -         "         27  00 

Table  "  "         36  00 

Squares. 

Iron,  per  doz  1  65    2  90 

Steel,  dis.  80  and  5  to  80  and  7tf  p.c. 
Try  and  bevel,  dis.  50  to  524  percent 

Staples. 
Fence,  galvanized,  per  lb  34 

Wrought  Iron,  dis.  75, 75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 
Stove  Polish,  (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz 1  7b 

No  1,  Stove  Paste,  per  gross —    9  00 

•'2       ••  ' 4  80 

Stone. 

Washita,  perlb 0  25       50 

Hindostan,  per  lb 0  06       07 

Slips,   per  lb  9 

Labrador,   perlb 0  13 

Axe,   "        0  15 

Turkey  '       0  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut,  Carpet  Blued ,  gimp,  55  per  cent 
"  tinned,  dis.  574  Per  cent. 

Swedes'  iron,  blued  ortinned,  dis.  50 

per  cent. 
Upholsterers" dis.  50  percent. 
Copper  Nails, dis.  60  per  cent. 

"      Tacks,  45  per  cent. 
Clout  Nails,  dis.  60  p.c   to  65  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  65  per  cent. 
Trunk  Tacks,  dis.  57$  per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  6i%  P 


Cigar  Box  Nails,  dis.  45  per  cent* 
ShoeFinders'TacKsand  Nails, dis.  37 
per  cent, 

Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,     each  0  90    2  85 

steel. each  .    0  80    8  00 
Thermometers. 
Tin  case  &  dairy, dis. 75p.c 

Thimbles. 
Asbestos,  filled,  per  doz., 35  to  40  p  c. 

Ties. 
Cow, perdoz 1  "o    2  50 

Tinner's  Tools. 
P.S.&W.,netlist. 
Canadian  15  to  35  per  cent  dis. 

Tinware. 
Stamped,  dis.  Assn  list,  70,  and  12$  per 
cent,  to  70   and  25  p.c.  on  special 
lines. 
Japanned, Prices  on  application 
Pieced,  "        "  " 

Transom  Lifters 
Payson's,  82.60  to  S5.00  per  doz. 

Traps 
Game, Newhouse, dis  33$  p.c.  to  35  p.c. 
Game.H  &N..P.  S.  &  W.  or  Steel,  60 
and  10  to  67$  per  cent. 

Mouse,  per  doz  0  35    1  50 

Rat  "        2  00    4  so 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz   4  75    9  00 

Brade's       "        00  10  50 

D.  &  S.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  26    9  00 

Twines 

Bag,  perlb 0  124  0  20 

Wrapp'g.mottl'd.pr.pack  0  50    0  60 

"         cotton,  per  lb..  0  18    0  20 

Mattress,  per  lb    0  33    0  45 

Staging        "         0  27    0  3* 

Broom         "         0  30    0  5fc 

Binding,  flax,  per  lb 

"        iute     "      

"         Blue  ribbon 0  12$ 

"         Red  cap 0  ll| 

"         Crown 0  l"$ 

"         Silver  Composite 0  09 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand, perdoz 4  00  6  no 

Bench,  parallel,  each 2  00  4  50$ 

Coach,  each  6  00  7  00 

Peter  Wrights,  perlb....  0  12  0  13 

Pipe,  each 5  50  9  00 

Saw, perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz    4  00    8  50 

Washers  "Iron,"  40  per  cent.,  4  mos. 
or  3  per  cent. 

Well  Wheels. 
Amer. .perdoz.  8,10  &  12  in.    3  38    6  Ou 

Wire. 
Brass  Wire,  16  to  25  wire  gauge,  21  to 

26c.  lb. 
Copper  Wire,  5to  lOp.  c.  off  Amer.li6t 
Annealed,  annealed  and  oiled,  galvan  - 

ized  20  per  cent.  dis. 

[In  lots  of  1,000  lbs.,  annealed  oiled, 
and  annealed  and  galvanized, freight 
will  be  prepaid.] 
Bright,  Coppered  steel  and  spring  20 

per  cent  f.o.b.  Montreal 
Broom  Wire  53  to  61c.  per  lb. 
Clothes  Line  Wire,  19  gauge,  per  doz 

ooils 3  95 

Wire  Fencing. 
Galv.2barb,2$&5in.apart      |  Q1        ,. 
"4      "    4  &  6  "       "  J3*       3' 
"    Plain  twist,  all  deld         3$      3H 
"    Steel  thorn  and  rib- 
bon          4]      5 

"Lock  Barb,'1  4  point 4$ 

Ditto  Glidden  2  point 4$ 

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points 4$ 

Steel  staples  3$ 

Terms,  60  days  or  2  percent,  in  30 
days. 

Wire  Cloth 
Ordinary,  discount  2b  p.c. 
Painted  Screen,  p.100  sq.ft    185    190 

Wrenches. 
Acme,  35  to  37$  per  cent. 
Agricultural,  70  and  10  to  75  p.c. 
Standard,  dis.  60, 60  &  lOp.  c. 
Coe's  Gen'ne,  dis.  3  2$  to  35  p.  c  dis. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    ..    2  00   3     ' 

S.,  perdoz 5  80    7    0 

G.  &K.'sPipe    "      6  00 

Burrell's    "     eaCii 3  40 

Pocket,  perdoz 125    2  00 


GET  OUR  PRICES  FOR 

Calcined   Plaster 

Sewer  Pipes 

Chimney  Linings  and  Tops 

Mortar  Stains 

And  General  Builders' 

W.  McNALLY  &  CO. 


Fire  Bricks  and  Clay 
Enamelled  Porcelain  Sinks 
English  and  Belgian  Port- 
land Cements 

and  Contractors'  Supplies 

Montreal 


THE 


Best  Upsetter 

A  Poor  Upsetter  meaDS  to  the  black- 
smith who  buys  ajvOEAfc*^  it  money  thrown 
away.  In  the  ^^--^x^f- long  run  it  don't 
pay  a  merchant <©\^l^>  to  handle  goods 
that  are  not  sat-  ^»/st£^  isfactory  to  his 
customers.  Jardine's  Patent  Tire  Upsetter 
is  reliable  and  durable,  and  moderate  in 
price. 


A.  B.  JARDINE  &  GO. 

Manufacturers  Blacksmiths'  Tools 
HESPELER,  ONT. 


TRADE    MARK. 


BLACK 
DIAMOND 


FILE 
WORKS 


21  to  4-3  Richmond  St.,  Philadelphia,  Pa. 

Gr-.  Sc  HI.  IB-A-iRUSriETT, 

MANUFACTURERS   OF 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  Lightning  Sawfiles. 

AND 

EVERY   OTHER    DESCRIPTION    OF  SAW  FILES. 


Hrryn?n?m???mmnm?m???mn???????n?mm????r?n?n?nrtr?nytr^ 


m: 


WE  MAKE 


MANILLA 

BROWN  WRAPPING 
HARDWARE  MANILLA 
LEATHER  MANILLA 
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PAPER 


SPECIAL  Paper  for  the  Hardware  Trade  ; 
different  kinds  ;  different  weights  ;  different 
sizes  ;  different  prices.  No  matter  how  much  you 
want,  or  of  what  grade,  write  us  for  prices  and 
samples.     We  are  out  for  the  business. 


The 


E.  B.  Eddy  Co.  "&„««* 


<•       '»    .    o        «       £.l:illllll«lllllliK.'; 
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A.  ALLAN,  Pres. 


J.  O.  GRAVEL,  Sec.-Treas. 
F.  SCHOLEP,  Mar.  Director. 


THE  CANADIAN  RUBBER  (O'Y 

Of  Montreal  and  Toronto. 
CAPITAL,       -       -       $2,000,000. 


MANUFACTURERS    OF 


First  Quality  Rubber 
Boots  and  Shoes,  Supe- 
rior Quality  Rubber  Belt- 
ings, including  The  For- 
syth (Boston  Belting  Co.) 
Seamless  Rubber  Belt- 
ing. For  which  we  are  Sole 
Agents  and  Manufacturers  in  Canada. 

We  hold  the  Patent  and  Eight  to  Manufacture 
in  Canada. 

THE  PATENT  PROCESS  SEAMLESS  TUBE  HOSE 

We  Make  all  Our  Hose  by  this  Process. 

ASK  THE  MERCHANT  YOU  DEAL  WITH  FOR  IT  AND  TAKE  NO  OTHER, 

Rubber  Packing's,  Valves,  Gaskets,  etc. 

Head  Office  and  Factory,  Montreal.         J.  J.  McGILL,   Man. 

WESTERN   BRANCH  : 

Cor.  Front  and  Yonge  Streets,  TORONTO. 
J.   H.  WALKER,  Manager. 


WE  WANT  TO  HEAR. 


WHEN  YOU  NEED 


RUBBER  HOSE. 


OUR  BRANDS 


"Maltese  Cross,"  "Extra  Quality,"  (Black  or  White), 

"Kinkproof,"  (Wire  Bound),    "Antimony,"  (Red), 
"Lion,"  "King,"  "Leader,"  "Fairy,"  (Cotton). 

The  Gutta  Pergha  &  Robber  Mfg.  Go. 

61-63  FRONT  ST.  W.,  TORONTO.     OF  TORONTO,  LTD. 


The  Toronto 
Silver  Plate 
Co. 

Are  Manufacturers  of 

Sterling 
Silver  and 
Electro 
Silver  Plate 

And  make  a  specialty  of 
Prize  Cups  and  kindred 
goods. 


E.  G.  GOODERHAM, 

Manager. 
Jno.  C.  Copp, 

Sec.-Treas. 


No.  1248  Agricultural  Cup. 


Factories  and 
Salesrooms 

KING  ST.  WEST 

TORONTO 


JUST 

ONE 

POINTER 


/"IIVEN  you  through  reading  a  single 
copy   of  The  Hardware   Mer- 
chant would  net  you  at  the  very  least 
$2.    Wouldn't  it? 


Fifty-two  copies,  or  one  year, 
should  net  you  $104.  Did  it 
ever  strike  you  in  this  way 
before? 


A  RE  you  giving  us  credit  for  making 
you  a  return  of  $104  on  a  $2 
investment?  Did  you  ever  figure  out 
what  you  saved  or  made  by  a  pointer 
taken  from  The  Hardware?  Please 
do  so  and  credit  us  up  with  it 


A1SD  SUBSCRIBE  .  .  . 


VOL.  VI. 


TORONTO,  JULY  7,  1894. 


No.  27. 


MAGNOLIA  METAL 


IN     USE    BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST    ANTI-FRICTION    METAL    FOR 

High-Speed  Engine,    Dynamo,    Rolling-Mill,   Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL   CO., 


London  Office  :  75  Queen  Victoria  St. 
Chicago  Office  :        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortland  Street.  NEW  YORK. 


AspinalFs 


Enamel 


Is  a  quick 


Seller 


AspinalFs 


Enamel 


Always 


Pleases 


All  Other  Enamels  are  Imitators  of  Aspinall's. 


Sole  Agents  for  Aspinall  Enamel,  Ltd. 


WALTER  H.  COTTINGHAM  ft  CO., 


Fine  Faints 
and  Varnishes, 


Montreal,  Canada 


Bieyele  Sundries 

WRENCHES,  NIPPERS,  OILERS,  LOCKS,  BALLS,  PEDALS, 
NUTS,  TUBING,  SPOKES,  WATCHES  and  CYCLOMETERS. 


SPECIAL 

TAPS  and  DIES 


REPAIR 


RK 


WRITE    FOR    PRICES. 


RICE  LEWIS  &  50N 


LIMITED 


Cor.  King  and  Victoria  Streets 


TORONTO. 


Copper      u 
Range 
Boilers 


)> 


Patented  Aug.    1893 


GUARANTEED 

Hydraulic  Pressure 
200  pounds 

GUARANTEED 

Against  Collapse 


piiiiiiiiWiiiiiiiwiiiiiiMii:iiii«!iii!i!i!»:iiM 

I    CHEAPEST  COPPER  BOILER  ON  THE  MARKET    | 
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The  Booth  Copper  Co. 

TORONTO 


Manufacturers  and 
Patkntf.ks.     .    .    . 


OIL  STOVES 


Improved  Patterns  for  1894. 


DAISY" 

Tin 
Bottom 


One,  Two  and  Three  .burner,  Ovens  and  Extension  Tops, 
Finish  First-class,  No  Smoke,  No  Smell. 


Kemp  Manufacturing  Co. 


TOHONTO. 
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$3.00  a  Tear. 
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J.  S.  McLEAN. 

President. 


HUGH  C.  McLEAN, 

Sec.-Treas 


THE  J.  B.  McLEAN  PUBLISHING  COMPANY. 

FINE  MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 
HEAD  OFFICE  :  .  .  10  Front  St.  E. 

MONTREAL  OFFICE  :         •  146  St.  James  St. 

E.  Desbarats,  Manager. 

NEW  YORK  OFFICE:     Room  41,  Times  Building. 

Roy  V.  Somerville,  Manager. 

EUROPEAN  BRANCH  : 

Canadian  Government  Offices, 

I  7  Victoria  St.,  London,  S.W. 
R.  Hargreaves,  Manager. 

John  Cameron,  General  Subscription  Agent. 


UNUSUALLY  strong  at  the  moment  is 
the  market  for  paris  green  on  this 
continent.  The  principal  cause  seems 
to  be  the  combination  which  has  been  creat- 
ed among  the  handlers  in  the  United  States, 
quotations  there  ranging  from  23  to  2Qj£c  , 
according  to  package.  These  high  prices 
have  attracted  shipments  from  Canada,  and 
to  such  an  extent  that  there  is  now  a  proba- 
bility of  there  not  being  a  sufficiency  for  the 
demand.  There  is  only  one  factory  in  Canada, 
and  it  is  said  to  be  sold  out  completely;  and 
it  is  not  likely  to  turn  out  any  more  this 
season, and  for  one  reason  particularly.  The 
manufacture  of  paris  green  is  attended  with 
injury  to  the  health  of  the  workmen  even  in 
the  wintertime,  while  in  the  summer  time  to 
engage  in  making  paris  green  is  doubly 
dangerous.  Then,  it  is  understood,  that  the 
machinery  of  the  Canadian  factory  is  not 
in  running  order ;  nor  is  there  a  supply  of  raw 
material  on  hand,  while  the  season  is  too  far 
advanced,  it  is  claimed,  to  further  import 
from  England.  The  annual  requirements 
of  paris  gieen  in  Canada  are  about 
400  tons.  When  the  present  season 
opened,  the  Canadian  factory  is  un- 
derstood to  have  had  about  216  tons  on 
hand.  Of  this  quantity  190  tons  were  made 
last  winter  and  some  26  were  what  was 
carried  over  from  last  season  The  impor- 
tations are  estimated  at  175  tons.  Ship- 
ments from  Canada  have  been  principally 
to  New  York  State,  it   seems,    but  a  great 


deal    has    gone   to    Detroit,    houses  as  far 

east  as  Montreal  shipping  there. 

*         *        * 

There  has  been  an  absence  of  good  feeling 
between  ihe  hardware  trade,  both  wholesale 
and  retail,  and  the  Consumers'  Cordage  Co. 
for  some  two  or  three  seasons.  The  reason 
is  that  the  hardware  men  allege  that  the 
latter  is  trespassing  upon  its  preserves.  In 
other  words,  that  it  sells  to  those  who  the 
hardware  men  account  their  customers.  Last 
season  there  were  murmurings  deep  and 
loud.  This  season  they  are  deeper  and 
louder.  And  the  cause  is  alleged  to  be  that 
the  Cordage  Company  makes  no  discrimina- 
tion in  regard  to  its  customers.  In  a  word, 
it  is  alleged  that  it  will  supply  the 
farmer  at  the  same  price  it  does  the 
jobber.  The  company  make?  the  cordage, 
places  it  on  the  market  and  asks  no  ques- 
tions, "  for  conscious'  sake,"  presumably, 
when  a  buyer  appears.  To  the  jobber,  the 
retailer,  the  farmer,  the  company  in  effect 
say,  "  You  pays  your  money  and  takes  your 
choice."  Under  such  conditions  it  is  not 
surprising  that  the  hardware  trade  are  un- 
concerned whether  they  take  an  order  or 
not  for  cordage.  People  are  not  in  busi- 
ness for  fun.  Their  desire  is  that  everything 
they  sell  shall  contribute  its  m'te  towards 
providing  them  with  at  least  a  living.  The 
Cordage  Company,  it  seems,  makes  no 
attempt  to  conceal  its  manner  of  doing  busi- 
ness in  this  respect,  alleging  that  it  is  com- 
pelled so  to  do  owing  to  the  competition  of 
the  Patron  and  prison-made  twines.  The 
general  opinion  among  the  trade  is  that  the 
company  is  pursuing  an  unwise  course,  and 
Hardware  thinks  so,  too. 

*  *  * 

The  conference  now  in  session  at 
Ottawa  is  unique  in  the  history  of  the 
British  Empire.  Present  are  delegates  re- 
presenting Great  Britain,  Canada  and  Aus- 
tralia, and  its  objects  are  primarily  two- 
fold :  The  extension  of  inter  colonial  and 
inter-imperial  trade.  Neither  of  these  ob- 
jects   are    of    recent    conception.      Every 


reader  of  the  newspapers  knows  this.  But 
the  conference  now  sitting  in  Ottawa  is 
the  first  of  the  kind  held  within  the  Brit- 
ish Empire.  There  was  a  conference  of 
delegates  from  the  colonies  and  Mother 
Country  in  London  some  seven  or  eight  years 
ago.  But  its  object  was  to  discuss  ways  and 
means  for  the  defence  of  the  Empire  ; 
this  at  Ottawa  the  extension  of  trade  with- 
in the  Empire. 

*  *  * 

To  Canada,  more  than  any  other  member  of 
the  conference,  belongs  the  honor  of  the 
conference.  She  is  the  key  stone  of  it.  Ten 
vears  ago  such  a  conference  was  probably 
dreamed  of  by  no  one.  And  were  the  con- 
ditions the  same  now  as  then  its  possibility 
of  being  fruitful  in  results  would  have 
been  doubted  by  everyone.  The  building 
of  the  C.  F.  R.  was  the  first  step  in  bringing 
about  the  conference.  Next  the  need  of  a 
steamship  service  between  Canada  and  the 
Orient  was  conceived  and  subsequently 
establi  hed.  Then  followed  the  idea  of  ex- 
tending trade  relations  with  Australia.  To 
promote  this  the  Government  of  Canada 
offered  to  subsidize  a  line  of  steamships  that 
would  undertaketo  ply  between  the  Antipodes 
and  the  Dominion.  This  induced  a  com- 
pany of  Australian  capitalists  to  establish 
the  desideratum  about  a  year  ago.  Canada 
is  now  the  stepping  stone  midway  between 
Australasia  and  the  Mother  Land. 

*  *  * 

But  the  building  of  the  C.P.R.  and  the 
establishment  of  a  line  of  steamships  were 
not  the  only  things  to  be  done  in  order  to 
develop  trade  between  Canada  and  the 
Australian  colonies  :  Canada  has  a  tariff 
wall  in  the  way  ;  so  hass  imeof  theAustralian 
colonies.  British  colonies  now  and  British 
colonies  when  the  memorable  tea  party  was 
held  in  Boston  harbor  are  vastly  different. 
The  colonies  are  now  virtually  independent. 
But  now  and  then,  when  specialcircumstances 
arise,  it  is  found  that  there  are  still  a  few 
more  of  the  threads  of  the  apron  string  which 
hold    us    to    the    Mother    Land  that   cur- 


HARDWARE, 


tail  our  liberty  somewhat  and  which 
we  would  like  to  have  severed.  There  is  a 
disposition  among  the  Australian  colonies  to 
enter  into  some  special  tariff  arrangements 
with  Canada  whereby  the  development  of 
trade  between  us  and  them  may  be  facili- 
tated. But  while  Canada  is  free  in  this  re- 
spect, the  Australian  colonies  are  not. 
Under  the  Imperial  statute  known  as  the 
"Australian  Customs  Duties  Act,  1873,"  *ne 
Antipodean  colonies  were  conceded  the 
power  to  make  laws  imposing  or  remitting 
duties,  whether  differential  or  preferential, 
for  or  against  one  another,  but  the  right  to 
impose  differential  duties  upon  goods  im- 
ported from  Great  Britain  or  from  foreign 
countries  was  denied  them.  This  right  they 
now  want  given  them  ;  and  the  matter  will 
be  discussed  at  the  conference  now  sitting, 
the  outcome  of  which  will  probably  be  a 
formal  request  to  the  Imperial  Government 
to  comply  with  the  wishes  of  the  Australian 
colonies.  The  laying  of  an  independent 
Pacific  cab'e  will  also  be  considered. 
*  *  * 

As  to  the  results  of  the  conference,  time 
alone  can  but  tell  what  their  import  will  be. 
All  parties  to  the  conference  will  undoubt- 
edly be  benefitted  to  a  more  or  less  extent. 
As  a  result  of  the  establishment  of  the  direct 
line  of  steamships  between  this  country  and 
the  Antipodean  colonies,  our  trade  with 
Australia  and  theirs  with  us  is  bound  to  ex- 
pand ;  and  when  the  difficulties  in  theshape  of 
opposing  tariff  have  been  removed  a  still  better 
growth  may  be  expected,  especially  after  the 
fruits  of  a  better  acquaintanceship,  as  a  re- 
sult of  the  present  conference,  have  de- 
veloped. But  that  at  the  same  time  does 
not  mean  that  Canada  is  the  country  that  is 
going  to  receive  the  greater  benefit.  In 
fact  she  is  likely  to  receive  the  least 
benefit.  Many  of  the  staple  artic'es 
that  Australia  wants  to  sell  us  are  the 
very  same  class  of  goods  of  which  we 
ourselves  are  sellers.  One  of  the  delegates 
stated  at  the  opening  of  the  conference  that 
his  colony  had  cattle  which  they  wanted  to 
sell  to  Canada,  and  at  extraordinary  low 
figures.  Well,  now,  Canada  does  not  want 
to  buy  cattle ;  she  wants  to  sell  them. 
This  is  only  cited  as  an  instance.  Then  by 
facilitating  the  transport,  both  by  water 
and  rail,  of  Australian  products  to  Eng- 
land, we  are  helping  to  carry  a  competitor's 
goods  to  market.  Then,  too,  Canada  will 
be  assisting  Great  Britain  to  compete  with 
us  in   the   Australian    market.     But   whi'e 


Canada  is  likely  to  reap  the  least  benefit 
from  the  selling  point  of  view,  it  must  be 
remembered  that  in  respect  to  transportation 
the  greatest  benefit  will  ace  ue  to  Canada. 
She  is  the  bridge,  as  it  were,  across 
which  most  of  the  merchandise  is  des- 
tined to  be  carried  and  the  passengers 
between  Great  Britain  and  Australia  and 
the  Orient  travel.  The  immediate  benefit 
that  will  result  to  Canada  from  the  confer- 
ence is  the  advertising  she  will  get.  Next 
the  different  port  ons  of  the  Empire  repre- 
sented will  get  a  better  acquaintanceship 
with  each  other  and  a  knowledge  of  the 
wants  of  each  in  a  trade  sense.  And  for 
such  a  large  portion  of  the  earth's  population 
to  know  each  other  better  is  to  hasten  the 
approach  of  that  cosmopolitanism  which  is 
so  desirable  for  the  peace  and  welfare  of  the 
world.     Success  to  the  conference. 
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'HERE  is  no  doubt,"  said  a  pro- 
minent gentleman  largely  inter- 
ested in  the  matter  of  iron  manu- 
facture in  Montreal  to  Hardware  corres- 
pondent Saturday  last,  "  The  tin  plate 
manufacturing  industry  in  the  United  States 
ismaturing  into  a  genuine  national  interest." 

The  speaker  had  just  returned  from  a  trip 
to  Pittsburgh,  St.  Louis,  etc.,  and  the  tin 
plate  business  had  engaged  his  attention 
during  the  course  of  his  tour. 

"  It  is  beyond  cavil  or  dispute,''  continued 
he  "  that  the  business  of  manufacturing  tin 
plate  across  the  lines  is  in  such  a  position  as 
to  fear  no  competition  or  revenue  complica- 
cation.  The  present  condition,  despite  the 
general  depression  of  business,  is  fairly  en- 
couraging, and  it  is  only  another  line  of  the 
iron  trade  in  which  American  industry  at 
some  day  in  the  near  futi  re  bids  fair  to  be- 
come a  keen  competitor  in  the  markets  of 
the  world. 

"  I  learned  generally  in  the  course  of  my 
tour  that  imported  tin  plate  was  used  only 
in  such  cases  where  the  domestic  plate  was 
unobtainable.  In  fact  the  latter  is  rapidly 
becoming  the  choice  of  American  users.  I 
learned  also  that  up  to  March,  1894,  there 
were  56  tin  plate  plants  completed,  2  build- 
ing and  1  partly  built.  They  are  distributed 
as  fellows  :  Pennsylvania,  25  ;  New  York, 
8  ;  Illinois,  5  ;  Ohio,  6  ;  New  Jersey,  3  ; 
Maryland,  3  ;  Indiana,  3  ;  Michigan,  1  ; 
Mi-souri,  1  ;  and  two  building  in  both  Ohio 
and  Indiana,  and  one  in  Pennsylvania. 

During  six  months  in  the  latter  part  of 
1893  the  official  returns  at  Washington  give 


an  output  of  54,496,721  pounds  of  tin  and 
terne  plates.  Of  the  output  more  than  58 
per  cent,  was  made  from  sheets  ro'led  in  the 
United  States,  and  fully  96  per  cent,  con- 
sisted of  the  class  of  plates  weighing  less 
than  63  pounds  to  the  100  squire  feet. 

"The  aggregate  quantity  of  American 
sheet  iron  and  steel  made  into  articles  and 
wares  terned  or  tin  plated  during  the  half 
year  was  56,792,241  pounds.  Now  these 
figures  will  make  it  plain  to  any  one  who 
understands  the  conditions  of  the  tin  plate 
trade  that  this  industry  is  in  a  position 
across  the  lines  where  it  can  hold  its  own 
against  any  rival  in  the  home  market,  and 
that  if  it  develops  as  other  branches  of  the 
American  iron  industry  have  done  it  will 
soon  have  a  surplus  to  sell  in  the  outside 
markets  of  the  world. 

"  It  is  noteworthy,  also,  that  the  bright  tin 
plate  product  of  American  manufacture  ap- 
pears to  be  making  its  way  into  tne  home 
markets  upon  its  own  merits.  It  has  out- 
distanced expectations  in  fact  in  quality, 
while  the  popular  impression  that  it  would 
never  equal  the  imported  plate  has  been  dis- 
sipated. Improved  machinery  is  being  con- 
stantly devised  in  this  as  it  has  been  before 
in  other  iron  lines,  and  this  is  giving  the 
American  tin  plate  manufacturer  an  advan- 
tage over  his  Welsh  competitor,  who,  for 
various  reasons,  is  tied  to  old  fashioned 
methods." 


COAL  IN  THE  NORTHWEST, 

While  at  Edmonton  last  week  the  steamer 
Northwest  took  on  a  load  of  250  tons  of  coal 
for  Battleford.  The  Edmonton  Times,  com- 
menting on  ihis,  says  :  "  If  freight  enough 
could  be  got  to  pay  the  expenses  of  the  trip 
up  the  river,  a  number  of  trips  will  be  made, 
as  they  can  take  coal  down  the  river  to  the 
various  points  and  sell  it  at  a  much  lower 
price  than  the  poorer  quality  now  used. 
The  price  of  coal  at  Prince  Albert  is  from 
$9  to  $11,  and  the  Industrial  School  at 
Battleford  contract  price  list  year  was  $10 
per  ton — the  coal  for  the  school  was  from 
Edmonton.  The  boat  can  take  coal  down 
and  sell  it  for  less  than  half  of  the  lowest  of 
these  prices.  The  importance  of  this  matter 
is  self  evident  to  every  one,  and  we  sincerely 
hope  that  the  matter  will  receive  due  con- 
sideration, as  this  will  be  the  best  and 
cheapest  way  of  opening  to  the  world,  and 
especially  to  the  Northwest,  the  vast  mines 
of  coal  that  underlie  this  district.'' 


HARDWARE 


FAILURES  AND  HOW  AVOIDED. 


BY   ARTHUR    M.    WATTS,   TORONTO. 


WITH  every  man  who  is  in  business, 
either  for  himself,  or  working  for 
another,  there  is  a  desire  to  press 
onward  and  step  upward  to  a  higher  plane 
than  the  one  which  he  occupies.  There  is 
a  difference  of  degree  in  the  ambitions  of 
different  men,  but  it  matters  not  in  whatever 
calling  he  may  be  found,  whether  as  a  pro- 
fessional man,  a  business  man,  or  a  me- 
chanic, the  same  truism  holds  good. 

A  professional  man  seeks  to  apply  his 
knowledge  so  that  it  will  yield  the  best  possi- 
ble results  ;  a  mechanic  aims  to  increase 
his  knowledge  and  learn  to  apply  it  to  his 
trade,  so  that  he  may  daily  become  more 
expert  in  his  work ;  while  with  the  mer- 
chant his  chief  aim  is,  or  should  be,  to  mas- 
ter all  the  manifold  details  of  his  business, 
so  that  he  may  know  all  the  intricacies  of  it, 
and  be  able  to  turn  them  to  good  advantage. 
What  is  true  of  one  trade  is  equally  true 
of  all,  that  without  a  perfect  knowledge  and 
an  ability  to  grasp  the  details  a  merchant  is 
destined  to  certain  failure;  for  at  a  time 
when  competition  is  so  keen  and  is  daily 
growing  greater  it  is  the  details  which  make 
the  difference  between  success  and  failure. 
It  is  safd  that  out  of  every  hundred  men 
who  engage  in  business  on  their  own  ac- 
count scarcely  ten  make  a  success  of  it. 
This  seems  a  very  small  average,  and  the 
intention  of  this  article  is  to  discuss  the 
situation  as  it  affects  the  hardware  trade  in 
particular,  and  to  endeavor  to  point  out  a 
remedy.  Unfortunately  there  are  no  statis- 
tics available  on  which  to  base  an  estimate 
that  would  apply  to  one  trade  more  than 
another ;  but  if  there  were  I  think  we  should 
find  the  proportion  of  success  is  greater  in 
our  own  trade  than  in  the  majority  of  others, 
because  it  is  generally  conceded  that,  in 
proportion  to  the  number  engaged  in  the 
business,  the  percentage  of  failure  is  com- 
paratively small.  Still  there  are  failures, 
and  the  remarks  that  will  be  made  will 
apply  with  more  or  less  force  to  all  trades. 
In  order  to  form  a  proper  idea  of  the 
situation  we  will  suppose  the  case  of  a 
young  man  desiring  to  start  a  business  on 
his  own  account.  It  is  a  step  which  requires 
very  careful  thought  and  consideration,  be- 
cause it  is  one  of  the  most  important  eras  in 
a  man's  life,  and  upon  the  way  in  which  he 
starts  his  business  depends  in  a  great  meas- 
ure the  proportion  of  success  to  failure. 
And  first  he  must  feel  that  he  has  a 

KNOWLEDGE  OF  THE  BUSINESS, 
sufficient  to  enable  him  to  embark  for  him- 
self. There  are  hundreds  of  men  who  make 
very  good  servants,  but  very  bad  masters, 
and  therefore  the  imst  important  thing  to 
decide  first  is  whether  he  is  qualified  to 
steer  his   ship   alone.     Inattention   to   this 


very  important  point  is  a  fruitful  cause  of 
failure  to  succeed.  This  being  answered 
satisractonly,  the  next  question  is  one  of 
capital.  A  man  drawing  a  salary  every 
week,  which  is  certain,  however  trade  may 
fluctuate,  is  a  very  important  factor  in  his 
life.  He  knows  to  a  cent  just  what  he  has 
to  depend  upon,  and  should  live  accordingly, 
and  if  he  cannot  command  sufficient  capital 
to  run  a  business  satisfactorily  he  is  a  thou- 
sand times  better  off  as  he  is. 

BORROWED   CAPITAL   IS   A   MILLSTONE 
round  the  neck    of   numbers,    and  unless  he 
has  sufficient  to  be   able  to   buy  for  cash  he 
will  be  constantly  hampered  in  gratifying  his 
ambition. 

Attention  to  cash  discounts  is  a  most  im- 
portant factor  in  the  success  of  any  business, 
and  it  is  possible  by  careful  watching  to  pay 
all,  or  nearly  all,  the  running  expenses  with 
them.  Many  a  man  has  been  wrecked  by 
the  neglect  of  this  seemingly  small,  but 
nevertheless  most  important,  matter. 

These  two  points  being  settled,  the  next  is 
THE  QUESTION  OF  LOCATION. 
It  is  always  best,  unless  an  exceptional  op- 
portunity presents  itself,  to  start  with  a  busi- 
ness already  established  and  build  it  up.  If 
there  are  hardware  stores  already  in  exist- 
ence in  a  place,  with  a  hold  on  the  trade,  it 
requires  careful  consideration  before  start- 
ing another,  for  although  a  man  may  have 
plenty  of  experience,  it  is  a  hard  up-hill 
fight  without  some  nucleus  on  which  to  base 
his  work. 

Taking  for  granted  that  these  matters  are 
all  satisfactory,  the  next  is  the  selection  of 
stock.  In  buying  a  business  a  man  often 
pays  more  than  the  stock  is  worth,  for  the 
want  of  proper  investigation.  He  finds  him- 
self loaded  up  with  a  quantity  of  unsaleable 
goods,  the  result  of  the  unwise  purchases 
of  his  predecessor.  The  goods  may  be  all 
right  in  their  proper  place,  but  they  are  en- 
tirely unsuited  and  very  seldom  enquired  for 
in  'that  particular  locality.  And  this  is 
equally  true  of  the  purchase  of  new  stock.  It 
is  invariably  safer  to 

BUY   IN   SMALL   QUANTITIES 
anything  outside   of  leading  lines  until  the 
requirements  of  the  place    are  fully  under- 
stood. 

The  stock  being  bought,  it  has  to  be 
marker),  and  here  is  the  stumbling  block  in 
so  many  cases.  A  man  must  have  a  proper 
conception  of  value.  While  there  may  be 
some  lines  which  will  bear  a  profit  of  fifty 
per  cent.,  it  would  be  madness  to  mark  nails 
or  wire,  for  instarce,  at  any  such  figure. 
When  a  customer  starts  to  build  a  house, 
for  instance,  he  first  enquires  the  price  of 
nails,  as  these  are  the  first  things  he  requires. 
If  the  price  is  not  right  on  these,  the  chances 


are  he  will  go  elsewhere  for  his  general 
hardware,  and  so  the  whole  of  his  trade  will 
be  lost.  Leading  lines  should  be  marked 
at  the 

LOWEST   MARGIN   OF    PROFIT. 

No  man  is  called  upon  to  sell  goods  be- 
low cost,  and  although  the  profit  on  these 
lines  may  be  very  small,  it  is  almost  invari- 
ably made  up  on  other  goods.  A  five  cent 
paper  of  tacks  is  a  small  item,  but  a  merch- 
ant can  sell  just  as  many  at  that  figure  as 
giving  two  for  five  cents,  and  it  is  the  little 
things  and  the  attention  given  to  small  de- 
tails which  counts.  There  are  only  one 
hundred  cents  in  a  dollar,  and  it  is  surpris- 
ing how  soon  they  mount  up  on  the  small 
and  seemingly  unimportant  articles. 

A  GOOD  PRICE  BOOK, 

containing  the  lists  and  discounts,  with  the 
net  cost  of  every  article  handled,  is  an  essen- 
tial, and  it  should  receive  careful  study  and 
be  kept  right  up  to  date.  There  is  a  ten- 
dency among  so  many  to  guess  at  the  cost, 
or  to  become  so  familiar  wi  h  it  as  to  feel 
that  it  is  not  necessary  to  commit  it  to 
paper,  that  often  the  careless  merchant  sells 
goods  without  any  profit  at  all,  or  at  least  on 
such  a  small  margin  that  they  do  not  pay 
for  the  cost  of  handling. 

The  stock  being  now  bought  and  marked, 
the  question  of  arrangement  comes  up.  So 
many  men  have  an  idea  that  hardware  will 
sell  itself.  People  will  not  buy  unless  they 
require  the  goods,  and  therefore  as  long  as 
they  are  in  stock  when  called  for,  that  is  a'l 
that  is  necessary.  Such  a  man  argues  that 
hardware  is  not  attractive  like  dry  goods  or 
similar  lines,  and  therefore  there  need  be  no 
special  care  exercised  in  the  arrangement  of 
the  stock,  but  this  is  a 

FATAL  MISTAKE. 

A  prospective  customer  is  attracted  by  a 
bright  and  orderly  store.  When  things  are 
arranged  on  the  shelves  so  that  they  can  be 
readily  seen  and  reached  when  required,  it 
means  additional  business  all  the  time,  be- 
cause in  numbers  of  cases  a  customer  comes 
in  with  a  very  hazy  notion  of  his  require- 
ments, and  if  he  can  see  what  he  wants 
readily  he  will  be  much  more  apt  to  pur- 
chase. Bright,  clean  fixtures  and  plenty  of 
light  are  both  good  investments,  and  a  glass 
case  tastefully  arranged  with  cutlery  or 
small  articles  which  find  a  ready  sale  pays 
for  itself  a  hundred  fold. 

And  if  the  inside  of  the  store  is  attractive 
the  outside  should  be  doubly  so. 
WINDOW  DRESSING 
has  become  a  fine  art,  and  a  neatly  dressed 
window  with  seasonable  goods  is  the  best 
advertisement  a  store  can  have.  There  is 
no  necessity  to  show  everything  which  is 
carried  inside.  The  best  window  often  con- 
tains the  least  quantity,  but  arranged  in  such 
a  way  astoattracttheattention  of  the  passer- 
by, and  it  gives  an  air  of  life  to  the  store. 
In  this  connection  mistakes  are   often  made 
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in  not  showing  seasonable  goods  in  good 
time.  A  customer  often  looks  round  some 
time  before  purchasing,  and  if  he  sees  skates 
in  the  window  in  May  for  instance,  he  is  very 
apt  to  pass  by  with  a  very  poor  opinion  of 
your  business  ability  and  to  imagine  that 
his  custom  is  not  sought  after  or  required. 
It  is 

A  SAFE  RULE 
to  commence  showing  seasonable  goods  be- 
fore the  demand  sets  in,  and  neglect  to  do 
so  often  results  in  failure,  for  while  one  man 
is  sleeping  his  competitor  is  laying  the 
foundation  for  future  trade.  The  stock  of  a 
hardware  store  is  so  varied  that  it  is  an  easy 
matter  to  make  frequent  changes  in  the 
windows,  and  time  spent  upon  them  is  sure 
to  bring  its  reward  by  making  the  store  at- 
tractive and  thus  drawing  custom. 

Besides  being  able  to  sell  goods,  there  is 
another  thing  which  does  not  receive  the 
attention  it  deserves,  and  that  is  the  en- 
couragement of 

CASH   PAYMENTS. 

A  dollar  in  the  till  is  worth  two  on  the  books. 
There  are  always  those  to  be  found  who  are 
willing  to  get  credit  whenever  they  can,  and 
it  requires  verycarefulconsideration  whether 
to  book  goods  or  to  have  cash  for  them.  A 
customer  who  is  worth  having  will  always 
appreciate  the  advantage  of  paying  cash, 
and  it  is  to  the  interest  of  the  merchant  to 
encourage  this  class  of  trade  by  offering 
special  inducements.  Many  a  man  has  been 
ruined  and  lost  all  that  he  possessed  by 
giving  credit  indiscriminately.  It  is  easier 
to  charge  goods  than  to  collect  the  money 
for  them,  and  the  credit  is  the  cause  of  many 
a  man  going  to  the  wall.  A  large  amount 
of  money  on  the  books  may  look  well  on  a 
balance  sheet,  but  it  does  not  pay  the  ac- 
counts as  they  become  due,  and  neglect  to 
do  this  often  results  in  failure.  Of  course  in 
some  cases  a  credit  account  is  almost  un- 
avoidable, but  if  it  has  to  be  given  the  time 
for  settlement  should  be  distinctly  stated  and 
adhered  to.  Most  goods  have  to  be  settled 
for  in  three  or  four  months  at  the  outside, 
and  long  credits  result  in  certain  loss  to  the 
merchant.  The  less  credit  that  is  given  the 
better,  and  the  more  that  is  given  the  more 
unstable  the  business  will  become,  and  it  is 
only  a  matter  of  time  when  the  creditors  will 
have  to  be  called  together.  A  system  of 
cash  payments  is  a  source  of  profit  to  the 
retailer,  because  with  cash  in  hand  he  is  able 
to  realize  to  the  full  the  advantage  of  paying 
for  goods  as  they  become  due,  and  thereby 
buying  to  better  advantage. 

PRINTERS'  INK 
is  a  valuable  adjunct  to  the  success  of  any 
business,  and  any  merchant  will  find  judi- 
cious advertising  in  his  local  paper  a  good 
investment  and  a  source  of  profit.  The  trade 
journal  is  also  an  important  factor.  There 
is  an  old  saying  that  "two  heads  are  better 
than  one,"  and  the  yearly  subscription  to 
such  a  paper  keeps  one  in  touch   with  the 


trade  in  all  its  varied  phases,  and  gives  the 
concentrated  ideas  of  those  in  the  same 
trade  which  have  been  found  to  work  to 
advantage. 

Every  live  business  man  advertises  his 
wares,  and  many  lines  can  be  added  to  the 
stock  with  advantage  by  corresponding  with 
those  wholesale  houses  which  are  not  afraid 
to  let  the  trade  know  the  class  of  goods  they 
are  producing. 

Above  all,  great  care  should  be  exercised 
in  the 

SELECTION  OF  ASSISTANTS 
when  needed.  An  employer  cannot  be  in  all 
places  at  once,  and  therefore  it  is  necessary 
to  have  those  about  who  will  serve  him  well 
and  on  whom  he  can  rely.  A  man  at  $5  a 
week  is  often  dear  at  $2,  while  a  good  man 
at  $15  will  earn  his  salary  easily  and  be  the 
means  of  attracting  and  increasing  trade. 

From  the  foregoing  it  will  be  seen  that  the 
surest  road  to  success  is  to  become  a 
thorough  master  of  all  the  details  of  any 
business  undertaken.  An  attractive,  well 
selected  stock,  marked  ata  reasonable  figure, 
great  care  in  the  method  of  doing  business, 
strict  honesty,  and  a  careful  attention  to  all 
details,  with  a  watchful  eye  upon  the  market 
for  changes  in  prices,  means  success.  It 
needs  a  great  deal  of  hard  work  and  self 
denial,  but  it  pays.  Neglect  of  the  seemingly 
small  matters  is  the  cause  of  many  failures, 
and  attention  to  them  is  the  high  road  to 
success.  No  business  will  run  itself,  it  has 
to  be  watched  and  tended  like  a  child,  every 
change  has  to  be  noted,  every  failure  to 
make  sales  studied  and  sought  to  be  re- 
moved, and  then  with  a  full  knowledge  of 
the  trade,  and  the  requirements  of  the 
customers,  success  is  reasonably  certain. 

"No  trouble  to  show  goods"  is  a 
good  motto;  and  whether  the  article  to  be 
sold  is  a  5c.  one  or  a  $50  one,  the  desire  to 
please  will  keep  old  customers  and  attract 
new  ones,  and  the  percentage  of  failure  will 
be  minimized. 

Hitherto  we  have  pointed  out  the  road  to 
success,  and  if  we  reverse  the  process,  and 
neglect  instead  of  attend  to  these  matters, 
we  shall  learn  the  cause  of  so  many  failures 
in  business  ;  but  if,  on  the  other  hand,  every 
phase  of  the  business  is  studied,  the  same 
as  a  student  would  study  a  problem,  or 
work  out  a  mathematical  calculation,  it  will 
readily  be  seen  how  failure  is  to  be  avoided. 
No  one  cares  to  be  beaten,  and  no  one  need 
be  if  proper  attention  is  given,  proper  care 
exercised,  and  the  business  not  left  to  run 
itself. 

[The  above  essay  was  accorded  honorable 
mention  by  the  judges  in  the  recent  com- 
petit:on. — Ed.  Hardware. 


Little  drops  of  printers'  ink, 

A  little  type  displayed, 
Make  our  merchant  princes 

And  all  their  big  parade. 
Little  bits  of  stinginess, 

Discarding  printers    ink, 
Bursts  the  man  of  business 

And  sees  his  credit  sink. 


PIG  IRON  PRODUCTION  VERY 
LIGHT. 

THE  production  of  pig  iron  in  the 
United  States  has  not  been  so  light  in 
years  as  on  the  first  of  the  month,  nor 
have  there  been  so  few  furnaces  in  biast,  says 
American  Manufacturer.  The  production  of 
all  kinds  of  pig  iron  on  June  1  was  at  the 
rate  of  a  little  over  3,000,000  tons  per  year, 
and  taking  for  the  basis  of  an  estimate  the 
rate  of  production  at  the  beginning  of  each 
of  the  first  six  months  of  1894,  the  produc- 
tion of  the  first  half  of  this  year  would  be  in 
the  neighborhood  of  2,700,000  tons,  or  a 
slight  increase  over  the  production  in  the 
last  half  of  1893,  which  was  2,561.584. 
Should  theproduction continue  light  through- 
out this  month  the  July  1  report  will  make 
a  material  difference  in  this  showing.  As 
we  have  stated  heretolore,  it  is  difficult  to 
make  a  close  estimate  of  the  production 
from  the  monthly  reports  when  such  radical 
changes  are  making  in  the  condition  of  the 
furnaces.  However,  the  coming  months  of 
1894  give  no  promise  that  the  production  of 
pig  iron  in  this  country  will  come  up  even  to 
the  low  mark  of  1893,  the  total  production  for 
that  year  being  7,124.502  tons.  In  1892  the 
production  of  pig  iron  amounted  109,157,000 
tons  ;  in  1891,  8,279,870  tons,  and  in  1890, 
the  year  of  greatest  production,  9,202,703 
tons.  It  would  require  a  very  general  re- 
sumption of  the  idle  furnaces  to  make  up,  in 
what  remains  of  the  present  year,  the  4,500,- 
000  tons  which  will  be  needed  to  briog  1894 
up  to  the  level  of  1893.  Should  business 
brighten  up  it  would  be  comparatively  easy 
to  attain  such  an  output,  but  judging  from  the 
depressed  condition  of  trade  at  the  moment 
and  the  universal  feeling  of  uncertainty  and 
distiust  it  is  hardly  possible  that  anything 
else  than  a  further  reduced  pig  iron  output 
will  be  the  portion  of  1894. 

Our  report  of  the  condition  of  the  blast 
furnaces  of  the  country,  June  1,  which  is 
printed  on  page  839,  is  remarkable  but  for 
one  thing — the  continued  and  heavy  reduc- 
tion in  output  of  the  furnaces  coming  under 
the  influence  of  the  bituminous  coal  strike. 
New  York  has  lost,  temporarily,  3  active 
coke  furnaces,  Pittsburg  9  Juniata  and  Cone- 
maugh  Valleys,  3,  the  miscellaneous  Ohio 
list  4,  Kentucky  3,  and  Tennessee  and  Ala- 
bama 1  each  ;  Shenango  Valley  ga  ned  for  a 
few  days  1  active  furnace,  but  it  chilled,  and 
the  district  is  since  back  to  the  record  of  1 
working  furnace,  the  Stewart.  The  Mahon- 
ing Valley  continues  completely  shutdown, 
while  Illinois  was  p  oducing  at  almost  the 
same  rate  as  on  May  1,  with  the  same  num- 
ber of  furnaces  in  blast. 

The  Lehigh  Valley  gained  1  active  anth- 
racite and  coke  furnace;  the  Upper  Susque- 
hanna lost  1.  and  Lebanon  Valley  lost  3. 

The  reduction  in  weekly  production  of  all 
the  furnaces  amounted  to  39,053  tons,  of 
which  the  bituminous  and  coke  list  contri- 
buted 34,480  tons,  and  the  anthracite  and 
coke  4,720  tons,  the  charcoal  list  scoring  a 
small  gain  of  147  tons. 
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WORKING  CUTLERY  DEPARTMENT. 

A  WRITER  in  Ironmonger,  London,  in 
furnishing  information  regarding  the 
above,  says  :  "  I  have  pleasure  in 
giving  him  my  experience  in  the  above  de- 
partment, which  I  have  had  going  for  the 
last  five  months  in  full  swing.  To  begin 
with,  he  must  procure  a  good  lathe,  and  set 
about  getting  a  selected  grindstone  of  a  size 
to  fit  the  lathe-heads.  Get  it  spindled  and 
into  the  laihe,  with  a  good  water  can  for 
water  supply  when  grinding  ;  a  trough,  to 
set  between  the  lathe-bed  and  the  bottom  of 
the  grindstone  to  catch  all  waste  water,  and 
all  will  be  now  ready  to  grind  ;  but  an  emery 
wheel  is  required,  with  hole  in  centre  for  the 
spindle  the  same  as  the  grindstone,  and  also 
a  leather  buff  on  the  same  principle.  I  made 
my  leather  buff  thus  :  I  got  a  round  biich 
wheel,  with  a  square  hole  in  the  centre,  and 
covered  it  with  leather  myself.  You  now  re- 
quire a  hone.  I  have  three  hones,  one  for 
razors,  one  for  pocket  knives  and  chisels,  and 
one  for  butchers'  knives.  Regarding  the 
saw-setting,  this  requires  a  vice  with  long 
jaws  for  holding  the  saw,  and  this  is  easily 
attached  to  the  lathe.  The  difficulty  is  not 
in  getting  the  material  for  this  branch 
of  ironmongery,  but  the  doing  of  the 
work.  When  I  started  it,  I  went  to  one 
of  the  firms  I  dealt  with  and  asked  them  to 
recommend  a  thorough  practical  cutler  to 
me,  which  they  did.  I  got  four  different 
lessons  in  the  art,  and  kept  pegging  away  at 
any  odd  knives  and  scissors  I  could  get  my 
hands  on  until  I  mastered  it,  and  now  I  have 
a  really  lucrative  agency  in  connection  with 
my  business.  I  do  all  this  work  myself,  and 
if  I  find  I  have  any  day  an  extra  demand  for 
my  time,  I  get  either  an  extra  hour  at  night 
or  in  the  morning,  and  get  through  with  it. 
One  word  of  caution  is  here  necessary  : 
Never  let  any  article  out  of  your  hands  un- 
less you  are  thoroughly  satisfied  with  the 
completeness  of  the  work.  You  can  still 
further  increase  this  department  by  issuing 
a  small  circular  to  the  effect  that  you  are 
starting  such  a  branch,  and  to  this  add  that 
a  lad  will  call  on  butchers,  grocers  and 
tradesman,  say,  any  day  most  suitable  to 
you.  If  you  have  a  dull  day  every  week, 
this  is  the  one  to  start  your  lad  to  go  out 
and  get  all  the  knives,  etc.,  in,  so  that  you 
can  have  them  done.  I  am  in  a  small  town 
of  about  io.ooo  population,  and  I  can  make, 
not  every  day,  but  occasionally,  2s. ;  and 
'  On  the  Look-out,'  if  he  carries  on  this 
branch  of  his  trade,  should  be  able  to  make 
at  least  103.  per  week,  and  this  is  a  very 
good  return  for  any  small  outlay  that  he  may 
have  at  the  beginning." 


of  a  yoke  shape  or  arch  bar  fastened  on  to 
the  handle  bar  of  the  bicycle  by  means  of 
two  clamps,  and  supporting  a  mirror,  which 
isjhinged  to  a  V-shaped  keeper,so  that  it  can 
be  moved  up  and  down  the  standard  bar  by 
pressing  the  two  ends  of  the  keeper  together, 
and  releasing  at  the  desired  height.  The 
mirror  itself  may  be  placed  at  the  inclination 
desired  for  distance  or  near-by  observation 
by  simply  pressing  it  in  the  desired  position, 
where  it  will  be  held  by  pawls  catching  into 
the  toothed  keeper.  The  adjusting  of  the 
mirror  to  the  proper  place  can  be  done  with 
one  hand  only  while  riding.  All  the  parts 
of  this  bicycle  attachment  are  very  simple 
and  not  likely  to  get  out  of  order. 


A  BICYCLE   MIRROR. 

Adevice  to  enable  bicycle  riders  to  observe 
vehicles,  etc.,  approaching  from  the  rear 
without  being  obliged  to  turn  and  look  back 
has,  according  to  a  contemporary,  been 
patented  recently.     The  attachment  consists 


ASSISTANTS'  FAILINGS. 

1WANT  now  to  put  before  your  readers 
a  few  of  our  shop-life  failings  and  pecu- 
liarities, some  of  which  indeed,  to  a 
spectator  whose  bread  and  cheese  do  not 
depend,  and  are  not  affected  thereby,  ap- 
pear strikingly  amusing,  but  to  the  master 
or  to  any  one  who  is  financially  concerned, 
it  works  out  quite  a  d  fife  rent  tale,  writes 
"An  Ironmonger"  in  Ironmongery. 

An  evil  which  is  at  times  met  with  in 
nearly  every  ironmonger's  shop,  from  that 
of  the  smallest  country  ironmonger  to  that 
of  the  largest  town  establishment,  is,  to 
state  the  plain  unvarnished  truth,  indiffer- 
ence to  customers  on  the  part  of  assistants. 
It  is  a  sort  of  a  "  neither  hot  nor  cold"  spirit 
ot  men,  who  scarcely  seem  to  care  whether 
they  serve  their  master's  customers  or  not. 
"Never  can  get  proper  attention,"  or  "a 
civil  answer  is  out  of  the  question  there,"  or 
"  they  move  as  if  next  week  will  do,"  are  the 
short  and  not  sweet  ejaculations  of  discon- 
tented clients  who  suffer  at  the  hands  of 
these  assistants.  To  employers  the  thought 
may  occur  that  having  their  place  under 
their  own  personal  supervision  such  indiffer- 
ence could  not  possibly  exist.  Illustrations 
will  go  largely  to  prove  whether  such  a  vain 
hope  can  be  cherished.  A  customer  comes 
in,  and  walks  up  to  the  counter,  behind 
which  he  sees  an  assistant,  whom  he  natur- 
ally concludes  is  there  to  seive  people.  Pos- 
sibly the  assistant  is  attending  to  another 
customer,  and  he  may  be  fully  occupied  for 
the  next  few  minutes ;  but  instead  of  politely 
explaining  briefly  just  the  position,  and  ask- 
ing their  second  customer's  indulgence  for  a 
little  time,  when  either  himself  or  some  other 
assistant  will  have  much  pleasure  in  waiting 
upon  him,  the  stupid  fellow  blurts  out  that 
he  is  busy,  and  the  customer  must  either 
wait  or  go  to  the  next-  assistant.  Well,  you 
cannot  get  customers  to  like  that  treatment, 
and  there  is  no  sufficient  reason  why  they 
should  put  up  with  it.  They  rightly  judge 
that  if  any  one  is  to  eat  humble  pie  it  should 
be  the  vendor,  and  not  the  vendee,  and  any 
sensible  man  must  agree  with  him.  Again, 
I  have  seen  a  counter  crowded  with  custom- 
ers, the  assistants  behind  it  having  all  their 


work  cut  out  to  keep  things  running  at  all 
smoothly.  A  purchaser  —  and  allowed  if 
you  like,  a  late  comer  —  asks  a  question  of 
an  assistant  who  is  evidently  busy.  In  this 
case  the  assistant  goes  on  as  if  the  man  had 
never  opened  his  mouth.  His  excuse,  I  sup- 
pose, would  be  that  he  was  fully  engaged 
already.  Do  not  think  this  last  case  an 
isolated  one,  for  I  know  for  a  certainty  this 
is  happening  day  after  day  in  almost  every 
shop.  True,  the  assistant  should  not  leave 
a  pr  or  customer  to  attend  a  later  one;  but 
let  him,  by  all  means,  at  least  speak  when 
he  is  addressed.  I  scarcely  know  whether 
we  should  call  this — which  is  indifference  of 
the  purest  type — direct  rudeness,  but  it  ap- 
proximates too  closely  to  it  for  the  benefit  of 
busines?. 

Equally  culpable  is  that  spirit  exhibited 
by  some  assistants  who  can  readily  overhear 
without  eavesdropping,  that  a  fellow  shop- 
man cannot  quite  understand  his  man,  in 
fact  he  is  somewhat  muddled.  A  little  help 
and  a  word  would  soon  clinch  the  bargain  ; 
yet  I  have  met  such  mean-spirited  assistants 
who  would  allow  the  sale  to  be  lost  rather 
than  speak  a  word  to  help  the  other  assist- 
ant, who  is  perhaps  a  junior.  Masters  should 
be  on  the  look  out  for  these  unsociable  and 
unprincipled  assistants — scamps  I  had  al- 
most called  them.  Such  a  case  was  brought 
before  an  employer's  notice,  and  like  a  sensi- 
ble man  he  very  smartly  reprimanded  the 
culprit,  who  was  a  senior  hand.  The  assist- 
ant had  the  coolness  to  say  he  made  it  a 
point  "  to  mind  his  own  business."  His 
master  went  on  to  tell  him  that  helping  an- 
other to  push  the  master's  trade  was  dis- 
tinctly "his  business,"  and  he  would  not 
have  been  interfering  to  have  helped  the 
other.  The  fellow  finished  his  defence  by 
saying,  because  he  was  not  asked  he  did 
not  tell  the  junior.  That  assistant  soon 
afterwards  got  dismissed,  and  he  deserved  it. 
Many  shops  have  two — sometimes  more — 
separate  counters  for  different  classes  of 
goods,  and  some  also  have  special  men  for 
special  work.  How  frequently  I  have  known 
that  because  an  article  a  customer  wants  is 
not  kept  in  the  particular  department  of  the 
assistant  who  is  asked  for  it,  a  customer  who 
is  willing  to  book  his  order,  or  pay  his  cash, 
may  be  driven  from  assistant  to  assistant, 
and  from  one  part  of  the  shop  to  another, 
till  he  gets  so  thoroughly  exasperated  that 
the  probability  is  the  place  may  lose  this 
and  all  future  orders  from  him.  The  firm's 
business  should  be  every  person's  business 
who  is  employed  there.  Immediately  a  man 
enters  the  place  he  should  be  put  in  the  way 
of  being  attended  to  at  once,  or  as  soon  as 
possible.  I  saw  some  years  ago  in  a  Lon- 
don house,  fixed  up  in  a  very  prominent 
position,  a  large  notice  board  which  stated 
that  if  customers  were  not  promptly  attended 
to  they  were  to  apply  at  once  to  the  man- 
ager, who  would,  of  course,  take  the  mattej 
in  hand  and  quickly  see  the  reason  of  the 
delay.     I    can    hardly   recommend   such   a 
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proceeding,  for  a  manager  or  master  would 
soon  find  that  on  every  paltry  excuse  a  man 
would  turn  up  and  malign  a  poor  assistant 
without  the  slightest  provocation,  and  do  an 
injustice  in  a  very  short  time.  Indeed,  I 
believe  the  fault  of  this  indifference  is  gen- 
erally due  more  to  want  of  thought  than 
deliberate  action  or  lack  of  interest  in  the 
business.  Hints  kindly  given  are  more  fruit- 
ful in  effecting  changes  than  peremptory 
demands. 

Shopwalkers  have  been  suggested  as  a 
complete  antidote  to  this  evil.  Those  who 
advise  this  tell  us  that  a  man  who  must  be 
of  the  Ishmael  style  should  be  installed  in 
the  shop,  and  the  cure  would  be  accom- 
plished. I  do  not  go  with  the  proposal. 
In  the  first  instance,  we  who  have  only  small 
businesses  could  not  afford  a  shopwalker, 
and,  again,  to  have  a  man  dancing  round  a 
customer  and  worrying  him  with  too  much 
attention  may  have  the  opposite  effect  to 
that  which  is  desired,  and  repel  instead  of 
attract.  Besides,  though  shopwalking  is 
universal  in  some  other  trades,  we  are 
thankful  it  is  rare  in  bona  fide  ironmongery 
establishments.  We  should,  and  we  do, 
study  appearances.  All  that  is  required  to 
purge  the  sin  of  indifference  is  for  each 
assistant  to  feel  that  he  is  an  assistant,  and 
that  more  than  merely  in  name.  He  is 
assistant  to  his  employer,  and  his  duty  is  to 
forward  his  master's  interest  in  every  way. 
"  Let  those  worry  who're  paid  for  it,;'  I  heard 
a  slovenly  counterman  remark,  some  while 
ago.  This  indicated  a  very  selfish  code  of 
morals,  and  a  man  holding  them  is  like  the 
other  example  we  have  before  noticed,  and 
does  not  deserve  house-room. 

I  don't  believe  a  more  appropriate  place 
could  be  chosen  than  here  to  deal  with  an- 
other slighted  class  of  the  community — the 
boy  fraternity.  We  all  know  their  most 
prominent  traits,  impudence  and  forgetful- 
ness.  Bringing  to  the  shop  from  a  cus- 
tomer a  scrap  of  paper  which  either  they  or 
some  illiterate  smith,  shop  laborer  or  serv- 
ant has  scribbled,  and  which  nobody  can 
read,  they  often  cause  incalculable  annoy- 
ance. These  lads  usually  have  not  the 
slightest  conception  of  the  article  for  which 
they  are  sent.  Most  likely  these  irritating 
facts  may  account  for  the  way  some  assist- 
ants have  grown  into  oJ  scarcely  taking 
notice  of  a  boy  when  he  turns  up  as  a  cus- 
tomer. They  half  look  at  the  order  and 
send  them  back  for  a  further  explanation, 
when  a  thorough  look  might — in  many  cases 
would  —  have  made  the  matter  clear  and 
have  saved  the  boy  the  second  journey. 
Quite  dolorous  are  the  tales  people  have 
poured  into  my  ears  of  the  way  their  errand 
boys  are  treated.  The  customers,  of  course, 
declare  the  orders  are  most  explicit,  and  the 
boy  brings  back  a  message  from  the  iron- 
monger which  is  hopelessly  unintelligible, 
the  fact  being  that  the  boy  probably  has 
had  much  to  divert  his  attention  between 
the  ironmonger's  and  his  own  place,  so  that 


the  message  by  the  time  he  reaches  home 
is  simply  chaotic.  With  servant  girls  it  is 
much  the  same.  Giving  them  a  verbal  re- 
ply, you  have  to  allow  for  them  meeting 
some  of  their  friends  on  the  homeward  jour- 
ney, and  your  message,  and  what  they  will 
say,  will,  to  say  the  very  least,  scarcely 
agree.  Both  boy  and  servant  girl,  and  in- 
deed all  our  customers'  messengers  who 
bring  written  messages  may  be  dealt  with 
in  a  far  more  sensible  manner  than  we  gen- 
erally go  about.  If  the  message  or  order 
is  ambiguous,  necessitating  the  messenger 
gcing  back,  do  for  the  sake  of  your  own 
reputation,  I  care  not  who  you  are,  whether 
master  or  man,  send  a  written  reply.  It 
will  save  time  in  the  end.  Say  in  your  re- 
ply: Do  you  mean  this  or  that  ?  or  state  in 
writing  the  nearest  you  can  do  to  the  order, 
if  you  can  understand  it.  Do  not  trust  to 
the  lad  or  the  servant  girl.  By  means  of 
the  written  reply  you  clear  yourself  from  any 
possible  blame,  and  avoid  giving  offence. 
Otherwise,  if  the  message  he  gets  be  mud- 
dled, he  may  think  it  is  you  who  are  the 
fool,  instead  of  his  own  messenger. 

It  can  easily  be  seen  that  the  troubles 
which  arise  from  these  peculiarities  are  such 
as  can  be  remedied  by  the  assistant  or  mas- 
ter himself.  In  these  days  of  hard  fighting 
and  struggling  with  competition  brought 
almost  up  to  its  highest  pitch,  there  is  not  a 
man  who  can  reasonably  say  he  can  afford 
to  be  indifferent  to  his  customers,  whether 
man,  woman  or  child. 


THE  GRAIN  OF  MUSTARD  SEED. 

THIS  is  the  jubilee  year  of  co-operation 
in  Great  Britain,  writes  F.  Woodrow 
in  Age  of  Steel.  Fifty  years  ago  it 
was  but  a  vision  with  Toad  Lane  for  its 
night  cap  ;  to-day  it  is  a  commercial  suc- 
cess with  its  broad  bright  mark  on  the  page 
of  history.  Its  inception  was  modest,  as  are 
all  great  vital  reforms.  Its  originators  were 
neither  aldermen,  politicians  or  social  lions. 
Just  one  score  and  eight  of  humble  weavers, 
with  one  pound  sterling  apiece  and  a  very 
robust  kind  of  faith  in  a  vital  idea.  This  idea 
was  none  the  less  potential  for  being  nour- 
ished on  oat  meal  porridge  or  great  for  be- 
ing clad  in  thin  and  faded  coats.  Out  of 
dungaree,  fustian  or  other  cheap  stuff,  and 
from  the  humbleness  and  obscurity  of  the 
garret  and  the  back  street,  has  evolved  the 
most  impressive  example  of  co-operative 
success  now  to  be  seen  by  the  eye  and 
touched  by  the  hand.  It  is  another  evidence 
of  the  fact  that  fidelity  to  a  living  idea,  per- 
sistence in  a  good  work  and  a  steady,  un- 
winding faith,  are  the  patient  sculptors  that 
are  constantly  transforming  the  granite  of 
time  into  its  noblest  figures  and  its  greatest 
triumphs.  Progress  in  economic  and  in- 
dustrial reforms  is  not  a  matter  of  manu- 
facture but  growth.  It  cannot  be  or- 
dered like  a  sandwich  or  cut  to  shape  like 
the  heel  of  a  boot   or  the  crust  of  a  pie.     It 


is  one  of  our  modern  misfortunes  to  think 
that  it  can.  We  believe  in  hurrahs  and  the 
band  wagon.  Salvation,  with  a  set  of  reso- 
lutions and  the  name  of  a  distinguished  citi- 
zen appended  to  the  reform  kite,  is  all  we 
want  to  lift  our  boots  out  of  the  dirt  and 
hoist  the  human  race  to  the  paradise  it  has 
never  yet  built  a  stairway  to  reach.  Hence 
our  failures.  We  mistake  theories  for  truth 
and  printers'  ink  and  platform  adjectives, 
and  when  we  find  that  there  is  no  bark  in 
our  stone  dogs  and  no  light  in  our  paper 
stars,  we  put  the  fool's  cap  on  our  neighbor's 
head  instead  of  keeping  it  where  it  ought  to 
be — on  our  own.  We  have  spent  money  by 
the  ton,  breath  by  the  acre,  and  energy  that 
would  have  been  better  employed  in  clean- 
ing our  boots  and  cutting  wood,  in  endeavor- 
ing to  right  the  world  the  wrong  way.  In 
this  matter  it  would  be  well  if  more  was  done 
by  the  hand  and  less  by  the  lungs  in  making 
the  world  better  than  it  is.  We  can  go  on 
hanging  out  our  sign  boards  on  the  sea  line, 
telling  the  Atlantic  thus  far  shall  thou  come, 
but  no  further,  and  in  legislating  the  devil 
and  all  his  angels  off  the  planet,  but  we  shall 
wet  our  toes  just  the  same  and  keep  the 
police  just  as  busy,  until  we  learn  that  a 
shoulder  at  thewheel  isbetterthan  an  oration 
from  the  wagon.  We  cannot  boom  the  world 
into  better  conditions — we  must  make  the 
conditions  and  the  world  will  get  there.  It 
was  this  practical  common-sensed  gospel  in 
which  the  twenty-eight  weavers  of  Toad 
Lane  believed.  There  was  no  parade  or  dis- 
tinguished committee  business  in  the  Roch- 
dale movement.  It  was  a  case  of  catching 
the  hare  before  blowing  the  horn  for  dinner. 
In  too  many  modern  instances  the  usual  ex- 
perience is  lots  of  horn  and  nothing  of  hare. 
The  results  of  this  Rochdale  experiment 
have  been  logically  in  accord  with  forces 
and  virtues  behind  it.  In  this,  its  jubilee 
year,  there  are  1,655  societies,  comprising 
1,298,597  members.  The  sales  of  last  year 
exceeded  ^o.ooo.ooosterling,  and  the  profits 
therefrom  totalized  at  £4,678,004.  What 
this  represents  of  human  betterment,  im- 
proved social  conditions  and  personal  edu- 
cation in  thrift  and  independence  is  beyond 
the  telling.  It  is  not  claimed  from  this  prin- 
ciple of  co-operation  that  the  plaster  covers 
all  the  sores  on  the  social  body,  or  that  it  is 
the  one  and  only  stairway  up  which  a  toiling, 
troubled,  and  largely  oppressed  world,  can 
get  out  of  the  pit  into  which  it  has  fallen.  It 
is  not  organized  for  quarreling  with  wages 
or  employers,  but  to  make  the  best  use  of 
the  one  and  get  on  a  common  floor  with  the 
other.  It  seeks  its  rightful  share  of  comfort 
and  reward  not  by  demanding  it  but  by  go- 
ing the  right  way  to  get  it.  It  is  fair,  manly, 
above  board,  and  eminently  sensible.  It  is 
one  of  the  phases  of  self  help  that  count  for 
more  in  ameliorating  some  of  the  evils  of 
present  conditions  and  in  effectually  ex- 
tinguishing some  of  our  grave  social  dangers, 
than  a  balloon  filled  with  congressional  gas, 
or  the  flimsy  theories  now  shining  like  rain- 
bows over  our  heads,  but  leaving  nothing  for 
an  empty  hand. 


HARDWARE. 


Rixford's 
Harvest  Tools 


Hay  Rakes,  Cradles, 

Snaths,  Scythe  Stones, 
Etc.,  Etc. 


H.  S.  HOWLAND,  SONS  &  CO., 

Wholesale  Hardware  Merchants 

PURE  PARIS  GREEN  37  Front  St-  West,  Toronto 


"BERGER'S"    ENGLISH 

PURE  PARIS  GREEN 

(Strongest  and  Best  on  the  Market.) 

SANDERSON  PEARCY  &  CO.,  i3otoi40Bayst.,  TORONTO 


HOUSES  BUILT  OF  IRON. 

THE  low  prices  for  iron  and  steel  are 
very  certain,  says  Hardware  Reporter, 
to  work  a  revolution  in  the  building 
trades,  as  they  have  already  done  in  many 
others.  Buildings  that  are  as  nearly  fire- 
proof as  it  is  possible  to  make  them,  with 
iron  walls,  floors,  roofs,  and  stairways,  and 
with  brick,  stone,  or  terra  cotta,  in  other 
parts,  can  now  be  erected  at  a  cost  but  very 
little  beyond  that  involved  in  putting  up  the 
same  sized  wooden  structure.  The  loss  in 
first  cost  is  more  than  compensated  for  by 
the  saving  in  insurance  and  the  advantages 
to  a  more  substantial  and  permanent  build- 
ing, while  the  expense  of  maintenance  and 
repairs  is  decidedly  in  favor  of  iron. 

It  is  sometimes  said  that  a  dwelling  house 
built  of  iron  is  less  artistic  and  homelike 
than  where  wood  is  used  as  the  material— 
that  it  has  the  appearance  of  hasty  and  ill- 
advised  construction  and,  as  our  EDglish 
cousins  and  brothers-in-law  would  say,  is 
"  cheap  and  nawsty."  This  may  have  been 
true  some  years  ago,  but  is  not  true  or  even 
partly  true  in  these  days  of  structural  devel- 
opment. The  Columbian  Fair  presented 
instances  of  dwelling  houses  where  wood  did 


not  enter  that  were  just  as  artistic  aud  even 
aesthetic  as  any  of  their  wooden  rivals, 
while  there  are  hundreds  of  examples  of  the 
new  art  in  building  scattered  all  over  the 
country.  But  even  if  the  art  or  the  style 
were  lacking,  iron  would  come  into  use  in 
time  as  a  matter  of  necessity.  Our  forests 
are  being  rapidly  depleted,  and  even  now 
the  question  of  future  supplies  is  being  agi- 
tated. Iron  is  practically  inexhaustible,  at 
least  for  dozensof  generations, and  its  cheap- 
ness and  superiority  in  many  ways  are  the 
strongest  arguments  in  its  favor,  let  alone 
the  security  to  life  and  property  which  its 
use  as  a  building  material  affords. 


STACKING  IRON  IN  WAREHOUSE. 

A  writer  in  Ironmongery,  London,  makes 
the  following  suggestion  re  stacking  in  small 
warehouses  :  In  some  small  warehouses  it 
would  not  be  possible  to  fix  the  uprights  at 
the  top.  If  they  were  fixed  as  firmly  in  the 
the  floor  as  they  ought  to  be,  this  would  not 
cause  any  difficulty;  but  if  the  uprights  were 
not  fixed  so  firmly  as  is  necessary,  the 
weight  of  the  iron  and  the  constant  move- 
ment of  it  would  lead  to  trouble  if  they 
were  to  give  way.     Diagonal  ties  at  the  front 


and  back,  each  tie  being  fixed  to  the  top  of 
one  upright  and  to  the  bottom  of  the  other, 
would  make  the  whole  construction  perfectly 
strong  and  rigid,  so  that  it  would  stand  the 
greatest  strain  ever  likely  to  be  put  upon  it. 
In  fact,  while  a  surprising  degree  of  strength 
would  thus  be  attained,  the  additional  ex- 
penditure would  be  quite  normal.  Even 
where  the  uprights  appear  to  be  most  firmly 
fixed,  the  precaution  of  fixing  ties  in  the 
manner  indicated  would  be  desirable. 
Trouble  might  never  occur  without  them — 
with  them  it  would  be  scarcely  possible. 

Works :  St.  Helens,  England 

Pilkincton  Bros. 


MANUFACTURERS   OF 


Polished  Plate 

AND 

Window  Glass 

BEVELLED  PLATE  AND  MIRRORS 

Rolled  Plate,  Ornamental  Cathedral,  etc. 


Depot 


„  ,     Busby  Lane,  Montreal, 
o  ■     Mercer  Street,  Toronto. 


HARDWARE 


INCAUTIOUS  BEGINNERS. 

ONE  of  the  most  astonishing  things 
met  with  in  the  course  of  a  long 
business  career  is  the  amount  of 
rashness  manifested  by  beginners  in  various 
departments  of  trade,  remarks  Ironmonger, 
London.  This  want  of  prudence  is  displayed 
more  particularly  in  respect  to  retail  busi- 
nesses, and  we  are  sorry  to  say  quite  as 
much  in  our  own  trade  as  in  most  others. 
Naturally  enough,  the  young  men  are  the 
chief  offenders.  Either  they  spurn  the  ad- 
vice of  their  relatives  and  friends,  or  hold 
the  opinion  that  they  are  exceptions  to  the 
ordinary  run  of  cases,  and  can  afford  to  neg- 
lect the  precautions  which  are  found  neces- 
sary by  the  general  run  of  human  kind. 
Sometimes  these  venturesome  persons  are 
wrecked  for  want  of  sufficient  capital  to  keep 
them  afloat  whilst  the  business  is  getting  on 
its  legs.  In  those  instances  their  vaulting 
ambition  overleaps  itself,  and  in  the  endeavor 
to  run  before  they  are  able  to  walk,  the 
would-be  Whiteleys  or  budding  Benetfinks 
come  to  grief  before  they  have  fairly  started 
in  the  race.  For  the  most  part,  however, 
the  failures  are  the  natural  and  inevitable 
result  of  the  lack  of  circumspection  and  ab- 
sence of  plain  common  sense  when  embark- 
ing upon  an  enterprise.  Several  cases  of 
the  kind  have  recently  come  under  our 
notice,  and  may  be  cited  as  warnings  to 
those  who  may  be  tempted  in  like  manner. 
Thus,  a  few  days  ago,  we  received  a  letter 
of  which  the  following  is  an  almost  exact 
copy,  the  name  and  address  being  omitted: 

"  I  am  thinking  of  entering  into  business 
with  another  young  man,  and  write  to  ask  if 
you  would  kindly  give  me  any  information 
as  to  where  I  could  obtain  reliable  know- 
ledge and  instruction  suitable  for  begin- 
ners." 

On  the  face  of  it,  this  is  a  peculiar  letter. 
If  the  young  gentleman  has  been  duly  ap- 
prenticed to  the  trade,  he  ought  to  know 
sufficient  about  it  to  dispense  with  any  "  in- 
struction suitable  for  beginners."  If  he  has 
not  been  brought  up  in  an  ironmongery 
establishment,  it  is  quite  clear  that  he  should 
never  dream  of  going  into  a  trade  which 
needs  not  only  capital,  energy,  and  skill,  but 
also  trained  experience  in  order  to  achieve  " 
success.  Yet  there  are  many  young  men 
who  do  start  without  possessing  these  prime 
essentials,  and  are  generally  both  heart- 
broken and  indignant  with  the  world  at  large 
when  they  find  they  cannot  make  head- 
way. Whilst  they  are  in  the  trade 
they  manage  to  upset  their  local  com- 
petitors pretty  thoroughly  by  demoralizing 
nrices,  and  in  other  ways,  without  doing  the 
slightest  good  to  themselves  or  anybody 
else.  Then  we  come  to  another  class — 
those  who  purchase  businesses  without  mak- 
ing the  preliminary  inquiries  and  investi- 
gations in  a  thoroughly  business-like  manner. 
In  a  case  of  this  kind  in  which  our  advice 
was   sought  recently,  a  very  worthy  young 


man,  the  son  of  an  old-established  iron- 
monger, bought  a  business  on  the  strength 
of  the  assertions  of  a  person  who  had  the 
matter  in  hand,  and  did  not  insist  upon  see- 
ing the  book,  being  told  that  it  would  be  in- 
convenient for  him  to  do  so.  He  was  as- 
sured that  the  turnover  was  so  many  hun- 
dreds of  pounds  per  annum,  but  after  being 
in  possession  for  a  short  time  he  found  the 
business  absolutely  worthless.  He  had  paid 
down  a  portion  of  the  purchase-money,  and 
had  to  pay  the  balance  at  specified  intervals. 
Now  he  laments  the  loss  of  the  whole  of  his 
capital,  and  is  doubtful  whether  he  can  pro- 
ceed with  certainty  against  the  vendor. 
The  case  is  one  with  which  one  cannot 
avoid  sympathizing,  yet  it  is  obvious  that 
the  whole  difficulty  could  have  been  avoided 
had  the  buyer  declined  to  take  over  the  busi- 
ness unless  and  until  he  had  had  the  books 
examined  by  an  accountant.  In  the  third 
instance  a  not  very  young  man  "  went  in  " 
for  a  risky  branch  of  the  trade,  which  the 
whole  of  his  local  friends  had  steadily 
avoided,  and  by  overstofking  and  having 
next  to  no  sale,  soon  brought  himself  into 
very  serious  difficulties.  Of  other  "  incau- 
tious beginners  "  there  are,  unfortunately,  far 
too  many  examples  to  be  even  alluded  to 
herein.  They  a.e  rash  to  excess  in  various 
ways.  Some  are  too  sanguine,  others  too 
inexperienced,  and  still  o'.hers  never  go 
about  their  business  in  a  businesslike  man- 
ner. There  is  only  one  remedy  to  be  applied, 
of  course,  and  it  is  to  do  nil  business  on  a 
strict  business  basis.  Misfortune  may  chance 
to  any  man,  no  matter  how  clever  he  may 
be,  but  it  is  one  thing  to  fail  after  having 
taken  all  precautions,  and  quite  another 
thing  to  blunder  headlong  into  danger  and 
difficulty  for  the  mere  lack  of  the  most  ordi- 
nary care. 


NO  ORDERS ! 

What  takes  the  brightness  off  the  morn, 
And  leadens  dullest  days  that  dawn, 
Makes  every  rose  turn  out  a  thorn  ? 
No  orders  ! 

When  discontented  workmen  wait, 
And  well-paid  travelers  soundly  rate, 
What  makes  them  so  bemoan  their  fate  ? 
No  orders! 

When  costs  work  out  absurdly  high, 
And  the  "governor"  asks  the  reason  why, 
Who  falls  back  on  the  well-worn  cry- 
No  orders  ? 

What  makes  the  wife  at  home  sedate, 
The  husband  rue  the  married  state — 
Its  "sad  results  "—both  soon  and  late  ? 
No  orders! 

When  summer  comes  and  neighbors  fly 
To  seaside  joys  and  pleasures  high  ; 
What  makes  the  home-tied  victim  sigh? 
No  orders! 

But  wait  a  bit,  the  tide  will  turn, 

The  "governor,"  travelers,  men  will  learn 

That  life  can  sparkle  yet  again — 

With  orders ! 
W.  L.  Haslam,  in  Ironmonger. 


AUTOMATIC  STAMP  DELIVERER. 

This  is  the  name  of  a  very  ingenious  de- 
vice which  Mr.  Legatt,  foreman  of  Ander- 
son &  Co.'s  factory,  Walkerton,  has  just 
completed  after  ten  and  a  half  years'  experi- 
menting, and  for  which  he  is  now  applying 
for  a  patent.  The  machine  is  certainly  a 
very  novel  one  as  well  as  being  extremely 
useful,  and  will  be  much  appreciated  by  the 
public  should  the  Postmaster-General  see  fit 
to  adopt  it.  The  intention  is  to  have  the 
machine  placed  outside  the  post  office  near 
the  letter  box.  The  main  object  of  the  de- 
vice is  to  deliver  stamps  to  customers  after 
hours,  on  Sundays  and  holidays.  All  you 
have  to  do  in  order  to  get  a  one,  two,  or  three 
cent  stamp,  is  to  place  in  the  machine  one, 
two,  or  three  coppers,  and  you  get  the  de- 
sired stamp.  If  you  require  a  postal  card 
put  a  cent  into  another  department  and  out 
comes  your  card.  Should  you  require 
change  put  a  five  cent  piece  in  the  machine 
and  out  comes  five  coppers.  The  device  is 
a  marvel  of  construction.  The  scales  are  so 
nicely  balanced  that  nothing  but  the  exact 
size  and  weight  will  affect  them. — Standard, 
Markdale. 


NO  MORE  SMOKE. 

If  the  furnace  which  the  Hamburg-Ameri- 
can steamer  Grimm  has  in  her  is  a  success 
theflowing  pennons  of  smoke  which  mark  the 
progress  of  a  steamer  over  the  ocean  are 
likely  to  disappear  from  the  seas.  The 
Grimm  arrived  here  on  Saturday  from  Ham- 
burg, where  she  had  her  patent  furnace  put 
in.  By  means  of  a  down  draught  the  fire 
is  made  to  burn  on  the  bottom,  instead  of 
the  top.  The  flames,  after  rushing  between 
the  boiler-tubes  are  caught  in  the  down 
draught,  and  carried  down  into  the  fire  again, 
instead  of  going  up  the  funnel  in  smoke. 
Captain  Krecht,  of  the  Grimm,  said,  that 
on  the  trip  across  the  furnace  worked  per- 
fectly. Usually  the  Grimm  burns  350  tons 
of  coal  a  day,  but  with  the  patent  furnace 
she  only  consumed  250  tons  a  day.  If,  on 
the  further  trial,  the  furnace  is  a  success  the 
Hamburg-American  Company  intend  to  put 
similar  ones  in  all  the  ships  of  their  big  fleet. 
It  is  an  invention  of  E.  A.  J.  Muller,  a  Ger- 
man . — Seaboard. 

THE   CONSOLIDATED 

PLATE  GLASS 

COMPANY  OF  CANADA  (Limited) 


HEAD  OFFICE: 

73  and  75  Wellington  Street  West,  TORONTO 
BRANCHES: 

MONTREAL.  LONDON.  OTTAWA. 

338  St.  Paul  St. 
Frank  J.  Phillips,  Toronto,   President. 

WM.  R.   Hobbs,   London,  Wim-Presidenta 

Alex.  Ramsay,  Montreal.       )  vice-presidents 

Correspondence  Solicitfd.  Estimates  Giver. 

Special  Discount  to  the  Trade 


HARDWARE 


WE  TROT  IT  OUT 


.  THE  .  . 


Anderson  Pneumatic  Tire 


Made  on  a  scientific  principle,  which  proves  in  practice  to  be 
— well  you  must  see  it  and  try  it  yourself,  then  you  will  catch  your 
breath,  when  you  catch  the  idea. 

It  has  reciprocating  parts,  and  holds  on  to  the  rim  with  the 
grip  of  a  bull  dog. 

It  has  fits  !  !  !  Fits  almost  any  rim.  You  just  pump  the 
air  in  and  it  adjusts  itself.  It's  resilient  like  a  rubber  ball.  It 
neither  creeps  like  a  snail  nor  rolls  like  a  log. 

It  has  all  the  good  qualities  which  an  up-to-date  tire  must  have, 
and  in  addition  possesses  that  feature  which  they  all  lack,  viz  : — 

You  can  get  it  off  or  put  it  on  the  rim  without  breaking  your 
finger  nails,  using  a  screw  driver,  or  sending  it  to  the  shop  ;  a  child 
can  take  it  off  quickly  and  put  it  on  easily.  It  must  come  into 
universal  use,  and  with  that  in  view  we  have  put  the  price  as  low  as 
any  ordinary  good  tire  is  being  sold  in  the  market. 

We  guarantee  the  quality  of  material  used  in  its  manufacture. 


THE  ANDERSON  TIRE  CO, 


LIMITED 


TORONTO 


Stat* 


Cyeles 


Are  a  recognized  thoroughly 

reliable  make  at  POPULAR     PRICES. 


They  embrace  the  best  procurable  workmanship  and 
material.  They  will  maintain  the  reputation  of  our 
Trade  Mark  and  give  full  and  lasting  satisfaction  to 
all  concerned.     They  comprise — 

PATH  RACERS      ROAD  RACERS 

"  Tourists'  "  Business  Wheels, 

Light,  Staunch  and  Graceful  Ladies'  Wheels. 

STAR  CYCLE  WORKS,  Wolverhampton. 


Canadian  Agents, 


A.  A.  Allan  &  Co 


TORONTO,  ONT. 


NOTIGE 


•    •   •    • 


We  are  informed  that  a  Mr.  R.  L. 
Kidd  is  representing  himself  as  our 
agent.  We  therefore  beg  to  inform 
the  trade  that  he  is  not  in  any  way 
connected  with  us.  Mr.  Henry  F. 
Moulden  is  our  only  representative. 


A  J. 


k  Go, 


June  23, 1894. 


GUELPH,  ONT. 


BOECKH'S 


STANDARD 


BRUSHES 


Always  reliable,  and  as  represented 


Tempered  Steel 
Wire  Trace  Chains 

A  pair  of  these  trace  chains  have  a 

BREAKING  STRAIN  OF  4,500  LBS. 


Prices  Reduced  for  Season  1894. 


WHITE    FOR    CATALOGUE. 


The  B.  Greening  Wire  Co.,  Ltd.    -    Hamilton,  Canada. 
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HARDWARE 


TRADE    CHAT. 

ANEW  postoffice  has  been  opened  at 
Port  Whitby,  South  Ontario,  and 
another  at  Dudley,  in  East  Simcoe. 

The  Grand  Trunk  shops,  Brantford, 
started  work  again  on  the  3rd  inst. 

The  Reid  Bros.  Co.,  of  Toronto,  are  ap- 
plying for  charter  of  incorporation. 

The  Standard  Bicycle  Co.,  of  Toronto, 
have  obtained  charter  of  incorporation. 

The  Tandem  Car  Brake  Co.,  of  Toronto, 
have  obtained  charter  of  incorporation. 

Japanese  machinists  drive  their  work  in 
lathes  from  them,  using  the  cutting  tool  up- 
side down. 

The  Grand  Trunk  workshops  at  Point  St. 
Charles  were  reopened  Tuesday, and  fourteen 
hundred  men  were  taken  back  to  work. 

The  inland  revenue  receipts  at  Winnipeg 
for  the  fiscal  year  past  ended  were  $418,000, 
an  excess  of  several  thousand  over  previous 
years. 

The  Canadian  Electric  Light  Co.  has  em- 
barked in  a  new  industry  in  Peterboro' — 
that  of  the  manufacture  of  cars  for  electric 
railways. 

A  gang  of  burglars  are  working  Vancou- 
ver. McLennan  &  McFeeley's  hardware 
store  was  burglarized  the  other  day,  and 
goods  to  the  value  of  $200  taken. 

A  Kingston,  Ont.,  despatch  says  it  is  pro- 
posed to  organizs  the  Canada  Mica  Co.  with 
a  capital  of  $100,000.  The  company  will 
develop  the  properties  secured  by  Mr,  Baum- 
garten. 

Two  Brandon  business  men,  C.  Ireland 
and  George  Church,  charged  with  having 
set  fire  to  their  implement  warehouse,  have 
been  discharged  from  custody,  the  crown 
having  failed  to  obtain  evidence  against 
them. 

The  engineer  at  the  London  Machine 
Tool  Co.'s  works  had  such  a  big  head  of 
steam  on  a  few  days  ago  that  the  packing 
around  the  safety  valve  was  blown  out.  The 
place  had  to  shut  down  for  the  day.  No 
damage  was  done. 

The  most  expensive  thermometer  in  the 
world  is  in  use  at  John  Hopkins  University. 
It  is  an  absolutely  correct  instrument,  with 
with  graduations  on  the  glass  so  fine  that  it 
is  necessary  to  use  microscope  to  read  them. 
It  is  valued  at  $10,000. 

The  total  duties  collected  at  the  port  of 
Toronto  during  the  past  month  were  $215, - 
935  6a>being;  $130,52443  less  than  the  same 
month  last  year.  For  the  year  ending  June 
30,  1894,  the  total  duties  collected  were 
$2,920,566,34,  or  $648,714.54  below  the 
figures  for  the  previous  year. 

With  the  view  of  warding  off  distress 
among  the  agricultural  population  in  seasons 
of  crop  failure,  Russian  statesmen  are  pre- 
paring a  scheme  for  the  insurance  of  crops 
by  the  State.     The  insurance  is  to  be  com- 


pulsory so  far  as  farming  lands  are  con- 
cerned, the  rates  varying  according  to  the 
conditions  of  the  various  districts. 

General  Agent  W.  F.  Irwin,  of  the  Massey- 
Harris  Co.,  came  in  on  the  Northern  Pacific 
yesterday.  He  reports  prospects,  especially 
in  the  west,  as  very  promising,  there  hav- 
ing been  showers  of  rain  in  good  time.  In 
the  south-eastern  part  of  the  province  there 
will  be  a  light  crop  generally,  the  weeds 
having  got  the  start  and  are  choking  the 
grain  badly. 

Adolph  De  Leenu,  an  ingenious  young 
Hollander,  who  has  been  working  at  Spring- 
field, Ohio,  for  some  time,  has  completed 
an  invention  which  will  prevent  railroad  col- 
lisions. The  tracks  are  wired,  and  by  a 
peculiar  electrical  device  the  Westinghouse 
air  brakes  are  automatically  set  whenever 
two  trains  get  within  a  certain  distance  of 
each  other.  The  distance  miy  bz  fixed  as 
desired. — Ex. 

Hon.  Mr.  Foster  gives  notice  of  a  motion 
to  amend  the  act  respecting  Dominion  notes, 


ship  had  finished  loading  her  cargo,  the 
whole  manifesto  had  to  be  wired  to  that 
place,  translated  to  the  Spanish  language, 
signed  bv  the  consul,  and  then  returned  by 
mail.  The  delay  occasioned  here  and  other 
expenses  often  amounted  to  over  $200. — 
News,  Vancouver. 

The  second  annual  promenade  concert  of 
the  City  Travelers'  Association,  Toronto,  to 
be  held  on  Monday  week,  16th  inst.,  on 
the  steamer  Chippewa,  promises  to  be  a 
successful  affair.  That  is  at  least  if  the  pre- 
parations that  are  being  made  are  any  cri- 
terion. In  the  ladies'  cabin  there  will  be  a 
vocal  and  instrumental  concert  under  the 
direction  of  R.  M.  Corrie.  On  the  promenade 
deck  there  will  be  dancing  to  the  music  of 
Glionna's  orchestra,  while  card  rooms  will  be 
placed  at  the  disposal  of  those  who  have  a 
preference  for  cards,  checkers,  etc. 

Joseph  Morris,  manager  for  Mahafify  & 
Clinkskill,  Leithbridge,  N.W.T.,  is  visiting 
points  in  Ontario  and  Quebec,  on  his  mar- 
riage trip.  He  is  an  old  Ontario  boy,  com- 
ing originally  from  Blenheim,  and  has,  like 
most  other  Ontario  boys,  made  a  success  in 
his  new  field.  He  speaks  very  favorably  of 
business  in  his  district,  where  they  depend 
largely  on  ranching  and  coal  mining. 


AUG.  18,  1891. 


for  the  purpose  of  increasing  the  Dominion 
note  issue  from  20,000,000  to  25,000,000. 
The  maximum  amount  of  note  issue  under 
the  present  act  has  nearly  been  reached,  and 
Mr.  Courtney,  the  Deputy  Minister  of 
Finance,  for  the  past  two  or  three  years  has 
been  recommending  an  additional  issue. 

According  to  some  recent  statistics  on  the 
cost  of  living,  an  Englishman  spends,  on  an 
average,  $48  a  year  for  food  ;  a  Frenchman, 
$47  ;  a  German,  $42  ;  a  Spaniard,  $33  ;  an 
Italian,  $24  ;  and  a  Russian,  $2^-  Of  meat 
the  Englishman  eats  109  pounds  a  year  ;  the 
Frenchman,  87  ;  the  German,  64  ;  the  Ital- 
ian, 26  ;  and  the  Russian,  51.  Of  bread  the 
Englishman  consumes  380  pounds ;  the 
Frenchman,  540  ;  the  German,  560  ;  the 
Spaniard,  480 ;  the  Italian,  400  ;  and  the 
Russian,  635. 

It  is  learned  upon  good  authority  that  the 
Mexican  Government  have  at  last  decided 
to  establish  a  consulate  in  this  city,  and  that 
an  appointment  will  be  made  very  shortly. 
This  is  a  very  commendable  step,  as  ships 
clearing  for  Mexico  have  hitherto  been  put 
to  a  great  deal  of  inconvenience  and  ex- 
pense in  sending  for  their  bills  of  health  and 
the  signature  to  their  manifesto  to  the  Mexi- 
can consulate  at  San    Francisco.     After  the 


SHOULD  BE  A  GOOD  SELLER. 

HS.  HOWLAND,  SONS  &  CO.  are 
just  in  receipt  of  a  shipment  of  the 
•  Edgar  patent  nutmeg  grater.  This 
grater,  an  illustration  of  which  is  presented, 
is  claimed  by  its  manufacturer  to  be  the 
most  perfect  of  the  kind  made.  Its  principal 
points  of  recommendation  are  that  it  pre- 
cludes the  possibility  of  the  finger  of  the 
operator  being  torn  ;  the  nutmeg  cannot  be 
dropped  ;  and  the  nutmeg  can  be  grated  to 
the  merest  shell.  The  retailer  should  find 
this  grater  a  good  seller. 


THE  ONTARIO  TACK  CO. 

Manufacturers  of 

Wire  Nails 

TACKS,  SHOE  NAILS,  ETC. 


Hamilton. 


Ontario. 

SP 
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CRESCENT  DAMPERS 

Patented  in  U.S.  and  Canada,  1893. 

Has  all  the  advantages  of  a  high  priced  Stove  Pipe  Damper,  at  low 
cost.  LIGHT  FOR  FREIGHT.  Be.ng  made  of  sheet  steel  will 
not  break,  and  being  double  will  not  warp.  Spring  keeps  damper  at 
any  angle  set  in  pipe. 

Manufactured  by 

Thos.  Davidson  &  Co. 

MONTREAL. 


HAMILTON  BOARD  OF  TRADE.         MALLEABLE  WORKS  FOR  TORONTO 


THE  annual  meeting  of  the  Hamilton 
Board  of  Trade  was  held  Tuesday 
afternoon.  Amongthosepresent  were : 
President  H.  N.  Kittson,  Senator  Sanford, 
John  Knox,  W.  H.  Gillard,  Alex.  Turner, 
James  Turnbull,  F.  H.Lamb,  W.F.  Walker, 
Q.C.,  Joseph  Kneeshaw,  W.  F.  Findlay, 
Seneca  Jones,  and  C.  R.  Smith,  secretary. 

President  Kittson  read  a  carefully  pre- 
pared report  of  the  board's  work  during  the 
year.  He  congratulated  Canada  on  the 
fine  banking  system  which  it  possesses.  He 
dwelt  upon  the  fact  that  Canada  had  escaped 
a  depression  which  prevailed  in  a  country 
with  which  its  trade  relations  were  so  inti- 
mate, and  the  evidence,  he  held,  was  plain 
that  Canada  has  better  resisted  the  adverse 
circumstances  that  have  affected  the  trade 
in  the  United  States.  With  one  important 
exception  no  chartered  Canadian  bank  has 
stopped  payment. 

The  Act  introduced  into  the  senate  by  the 
Hon.  Mr.  Bowell,  providing  for  the  liquida- 
tion of  insolvent  estates, was  referred  to,  and 
the  hope  expressed  that  it  will  soon  become 
law. 

The  local  railway  facilities  were  also 
touched  upon  and  the  council  reported  that 
the  prospect  ot  an  additional  railway  ser- 
vice for  Hamilton  was  not  encouraging. 
The  president  said  that  the  Richelieu  & 
Ontario  Navigation  Company,  at  the  earnest 
solicitation  of  the  board,  established  a 
weekly  service  between  Hamilton  and  Mont- 
real. This  service  was  temporarily  stopped, 
but  the  board  was  pleased  to  report  that  the 
company  have  promised  to  resume  the  ser- 
vice and  continue  same  until  the  close  of 
navigation. 

The  council  were  also  pleased  to  report 
that  the  bylaw  which  was  passed  some  time 
ago  granting  a  bonus  for  the  erection  of 
smelting  works  in  the  northeast  part  of  the 
city  had  been  enforced,  and  that  the  work 
thereon  has  begun.  The  establishment  of 
these  works  would  increase  Hamilton's  im- 
portance as  a  freight  centre  and  serve  as  an 
additional  incentive  to  the  C.  P.  R.  to  give 
connection  with  their  system. 

The  report  was  adopted  unanimously 
without  discussion. 


A  MOVEMENT  is  on  foot  to  establish 
malleable  iron  and  steel  works  in 
Toronto. 

The  promoters  are  United  States  capital- 
ists. 

Agentlemac  representing  these  capitalists, 
was  in  Toronto  on  Wednesday  last  inter- 
viewing the  principal  consumers  of  malleable 
iron  and  spying  out  the  land. 

Definite  conclusions  have  not  yet  been 
arrived  at,  but  the  matter  will  be  settled  one 
way  or  another  within  the  next  two  months. 

The  only  things  that  now  stand  in  the 
way  of  an  immediate  decision  to  start  the 
works  are  coal  and  iron.  If  the  promoters 
can  see  their  way  clear  in  regard  to  these  the 
works  will  be  established. 

The  representative  who  was  in  Toronto 
this  week  talked  about  silica  iron  from 
Alabama  as  being  the  most  desired  by  his 
syndicate. 

There  are  three  malleable  iron  works  in 
Canada — one  at  Oshawa,  another  at  Walk- 
erville  and  a  third  at  Smith's  Falls. 


PERSONAL  MENTION. 

E.  C.  Boeckh,  of  Chas.  Boeckh  &  Sons 
is  away  spending  his  holidays  fishing. 

Mr.  Cauder,  of  the  Gutta  Percha  and 
Rubber  Mfg.  Co.,  is  east  on  a  business  trip. 

T.  B.  Williamson,  with  M.  &  L.  Samuel, 
Benjamin  &  Co.,  participated  in  the  ioo  mile 
century  bicycle  run  Saturday  last. 

T.  G.  Dexter,  buyer  for  H.  S.  Howland, 
Sons  &  Co.,  left  for  Great  Britain  yesterday 
(Friday).     Bon  voyage,  Mr.  Dexter. 

C.  Thurston,  president  of  the  Canada 
Screw  Co.,  who  has  been  in  Toronto  two  or 
three  weeks,  returned  to  his  home  at  Pro- 
vidence, R. I.,  Wednesday. 

A.  T.  Wood,  senior  member  of  the  hard- 
ware firm  of  Wood,  Vallance  &  Co.,  Hamil- 
ton, Ont.,  and  father  of  Geo.  D.  Wood,  of 
the  city,  arrived  on  Saturday  from  the  east. 


Mr.  Wood  is  one  of  the  best  known  business 
men  in  Canada. — Free  Press,  Winnipeg. 

Mr.  McNab,  with  W.  G.  Bingham,  hard- 
ware merchant,  Orillia,  was  in  Toronto  this 
week  sorting  up.  He  reports  business  quiet 
but  says  it  will  pick  up  in  a  few  weeks.  "  In 
a  year  or  two,"  says  Mr.  McNab,  "  Orillia 
will  be  as  great  a  summer  resort  as  Mus- 
koka." 

W.  M.  Gartshore,  vice-president  and 
manager  of  the  McClary  Mfg.  Company, 
London,  was  in  town  Tuesday  on  a  hurried 
business  trip.  He  reports  business  a  little 
slow  compared  with  the  corresponding  date 
last  year,  but  he  anticipates  a  revival  in 
business  later  on.  McClary  &  Co.  are 
now  running  full  blast. 

J.  W.  Fear,  hardware  merchant,  Waterloo, 
was  in  Toronto,  Thursday.  He  was  attired 
in  his  bicycle  suit,  and  was  on  his  way  back 
from  the  Montreal  meet.  "  Did  you  wheel 
all  the  way  ?"  asked  T.  G.  Dexter,  of  H.  S. 
Howland,  Sons  &  Co.  "Yes."  "What! 
all  the  way  ?"  again  persisted  Mr.  Dexter. 
"  Yes,  all  the  way — on  car  wheels." 


Books  for  Retailers 

Published  for  the  good  of  the  trade. 


Ideas  for  Hardware  Merchants 

As  its  name  implies  it  is  full  of  ideas 
for  the  retail  hardware  merchant. 

PRICE,  50  CENTS  (Half  Price) 

Buying1,  Handling  and  Selling  of  Tea 

Being   the    experience   of   the    most 

prominent  and  successful  merchants. 

PRICE,    35    CENTS. 

Pitfalls  of  the  Dry  Goods  Trade 

This  is  another  batch  of  Prize  Essays 
full  of  valuable  information. 

PRICE,  10  CENTS 

Sent,  postpaid,  on  receipt  of  price. 


HARDWARE   MERCHANT 

TORONTO. 
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MONTREAL  MARKETS. 

Montreal,  July  6,  1894. 

HARDWARE. 

BUSINESS  in  general  hardware  has 
been  ot  fair  volume  considering  the 
season  of  the  year,  and  many  lines  of 
shelf  goods  especially  have  shown  more  life 
than  was  expected  at  this  time.  Few  special 
features  are  to  note,  however.  In  wire  busi- 
ness is  slack.  The  market  here  is  almost 
bare  of  wire  cloth,  screen  doors  and  blinds. 
A  new  discount  list  took  effect  on  tacks  on 
the  first  of  the  month,  the  changes  being  ap- 
preciable in  many  lines  in  the  direction  of 
lower  prices.  Ice  cream  freezers  have  been 
moving  freely,  but  complaints  are  numerous 
about  unsettled  values.  Demand  for  lawn 
mowers  is  falling  off  while  hinges  of  all 
kinds  have  shown  more  life  during  the  week. 
Other  lines  are  unchanged  and  payments 
might  be  more  satisfactory. 

Wire — No  change  is  to  report  in  wire, 
which  is  quieter  than  it  was,  only  a  few 
small  lots  moving.  The  basis  of  values  re- 
mains as  it  was  before. 

Rope — The  rope  market  continues  steady, 
but  business  is  dull  this  week  We  quote  : 
Sisal,  7  to 7l/zC.  for  7-16  in.  and  upwards,  and 
14c.  for  deep  sea  line.  Pure  Manilla,  <)%c. 
for  7-16  and  upwards,  6^c.  for  smaller. 

Cutlery — Demand  for  cutlery  has  been 
rather  better  than  the  trade  expected.  In 
addition  to  the  call  for  pocket  lines,  quite  a 
few  orders  of  general  assortments  have  also 
been  noted  this  week. 

Sporting  Goods — The  volume  of  busi- 
ness in  these  is  on  the  increase,  though  the 
change  is  hardly  appreciable  as  yet. 

Cut  Nails — No  activity  to  note  in  these. 
Values  are  unchanged  on  the  basis  of  $1.80 
to  $1.85. 


Wire  Nails — No  change  in  these  to 
note,  discounts  remaining  as  they  were.  The 
movement  is  confined  to  a  few  small  orders. 

Horse  Nails— No  alteration  in  these  to 
record.  Business  remains  quiet  and  dis- 
counts unchanged  as  before. 

Green  Wire  Cloth— Demand  for  wire 
cloth  has  continued  more  active  than  the 
trade  expected.  The  market  is  almost  bare 
of  supplies  both  of  the  cloth  and  screen 
doors  and  blinds. 

Tacks — A  new  discount  sheet  took  effect 
on  the  first  of  the  month.  It  tends  to  some 
appreciable  reductions  in  many  of  the  lead- 
ing lines.  Business  fails  to  show  any  im- 
provement, however. 

Chain — Few  orders  are  coming  in  for 
any  kind,  and  the  line  is  practically  without 
motion. 

Horseshoes — No  large  lots  appear  to  be 
wanted  at  present,  and  the  market  rules  very 
quiet,  only  a  few  small  orders  moving. 

Ware — A  moderate  movement  is  still  to 
note  in  peerless  and  white  ware. 

Lawn  Mowers— Business  in  these  has 
been  good  almost  up  to  the  time  of  writing. 
The  season,  however,  is  nearing  its  close, 
and  the  volume  of  business  this  week  shows 
visible  shrinkage. 

Tools — A  good,  fair  movement  is  to  note 
in  scythes  and  all  kinds  of  harvesting  tools. 
Garden  tools  are  rather  quiet,  while  carpen- 
ters' and  other  lines  are  without  life  or 
motion. 

Ice  Cream  Freezers— There  is  a  good 
demand  for  these,  quite  up  to  the  average  of 
last  year. 

Clothes  Wringers— Furnish  nc  special 
feature. 

Plumbers'  Supplies— A  moderatemove- 
ment   to   note   in    these,  but   the  aggregate 


business  is  still  of  limited  proportions. 
Building  supplies  are  on  much  the  same 
lines  as  last  reported. 

Lead  Pipe — A  fair  trade  in  a  small  way 
is  passing.  There  is  no  change  to  note  in 
the  basis  of  values. 

Hinges — Demand  for  these  this  week  has 
been  a  surprise  to  the  trade.  Orders  have 
been  coming  in  for  all  lines  in  a  moderate 
way,  making  the  aggregate  trade  much  lar- 
ger than  last  week. 

Dairy  Furnishings— There  is  a  moder- 
ate business  in  this  line,  with  nothing  special 
to  report. 

Tar — No  further  change  is  to  note  in  this 
line.  The  advance  noted  in  rosins  last  week 
is  maintained.  We  quote  :  Rosins,  $2.75  to 
$5.25  as  to  brand  ;  coal  tar,  $3  25  to 
$3.75  ;  cotton  waste,  5  to  Jr.  for  colored  and 
7  to  ioc.  for  white  ;  oakum,  5X  to  7/^c., 
and  cotton  do.  10  to  12c. 

Turpentine — Continues  firm,  but  has 
been  rather  quieter  during  the  past  week. 
We  quote  47  to  48c. 

Cement^No  alteration  is  to  note  in  this, 
but  a  fair  volume  of  trade  has  transpired. 
We  quote  spot  prices  at  $1.95  to  $2.05  for 
English  brands,  and  $1.85  to  $1.95  for  Bel- 
gian, and  to  arrive,  English  brands  $1.95  and 
Belgian  $1.80  to  $1.90. 

Firebricks  —  Moderately  active  in  a 
small  way  and  steady  at  $15.50  to  $19.50  per 
1,000  as  to  brand. 

METALS. 

In  metals  and  heavy  hardware  there  has 
been  some  little  change  for  the  better  to 
note,  and  it  certainly  is  about  time  for  it,  for 
everyone  in  the  trade  agrees  that  the  season 
to  date  has  been  one  of  the  quietest  in  a  long 
while.  Present  sales,  however,  are  still  con- 
fined to  small  quantities  to  fill  immediate 
wants,  and  there  is  no  disposition  manifested 


A  Perfect  Wood  Furnace 


Our  famous  Magnet,  made  in  3  sizes,  Nos.  14,  16  and  17.  Heavy  Fire  Box.  Large 
Feed  Door.  Steel  Flues  with  Cast  Heads.  Direct  and  indirect  draft.  Flues  easily 
cleaned.  All  operations  from  front  of  Furnace.  Everyone  handling  them  concede  their 
superiority.     Send  card  for  our  new  catalogue. 


The  JVIeClarry  JVHg.  Co. 

London    Toronto    Montreal    Winnipeg    Vancouver 
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ross 


ACCOUNTANTS 


Established  18  64. 

26  Wellington  St.  East,  TORONTO 


Gas,  Electric, 
Combination 


select  stock  of 

is  and 
Electric 

GLOBES 


JAS.  BARWELL,  SLX:  Toronto 

Drawings  and  prices  on  application. 
The  trade  supplied. 


SS.  SMOKELESS  POWDER 


Is  the  best;  it  does 
notcontain  anynitro 
glycerine,  and  is  not 

affected  by  the  heat  or  cold.  It  is  made  by  the  Smokeless  Powder  Company,  Limited, 
Dashwood  House,  New  Broad  Street,  London,  E.  C.  Works,  "  Barwick  Herts."  It 
is  used  by  sportsmen  all  over  the  Dominion.  One  firm  in  New  York  have  purchased 
forty  tons  within  the  last 
twelvemonths.  A  stock 
kept  at  Montreal. 

429  Board  of  Trade  Building 
Send  for  Price  List.  MONTREAL,  Agents. 


JAMES  DARLING  &  CO. 


POTATOES 


t      NO  MIXING  REQUIRED. 

worth  its  cost  as  a  Fertilizer. 


DOES  NOT 


INJURE 


THE  VINES 


The  only  safe  way  to  use  a  Strong  Poison 

rOR  SALE    BY 


Alabastine  Company,  Paris, 


Sole 
Manufacturers. 


HILL  &  FORBES,  327  ST.  JAMES  ST.,  MONTREAL:    Agents  for  the  Province  of  Quebec. 
A.  M.  BELL,  HALIFAX:     Agent  for  New  Brunswick  and  Nova  Scotia. 


no. 


26,   28,   30   Front  St.   West,  TORONTO 

PXTPT   T^T-T     T-TnTT^T^'     SAMUEL,  SONS  &  BENJAMIN 

JZVrslCjrJwlC^±-t     JTlOU^rlv.      !64  Fenchurch  St.,  London,  E.  C. 


Apple  and  Peach  Parers 

Cherry  Stoners  Lemon  Squeezers 

Ice  Cream  Freezers  Fruit  Presses 

CANADIAN  AND  AMERICAN. 
Write  for  Prices. 
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MONTREAL  MARKETS- Continued 

by  either  importers  or  large  buyers  here  to  do 
any  business  ahead.  The  threatened  coal 
strike  in  England  is  causing  an  unsettled 
feeling  just  now  in  many  lines,  such  as  tin 
plates,  Canada  plates,  which  this  week  are 
cabled  higher  than  they  were,  and  it  would 
be  difficult  to  repeat  orders  for  them  on  the 
same  terms  as  a  week  ago. 

Pig  Iron— There  is  nothing  very  special 
to  report  in  this  line.  A  few  moderate  sized 
lots  of  Scotch  and  Nova  Scotia  brands  have 
been  put  through  during  the  week  on  a  steady 
basis.  On  the  whole  the  tone  of  values  is 
much  firmer  than  it  was.  We  quote  :  Sum- 
merlee,  $18.75  to  $19;  Eglinton,  $18;  Carn- 
broe,  S18  ;  Ferrona,  $16.50  to  $17;  and 
Siemen's  No.  1,  16.50  to  $16.75. 

Bar  Iron— There  hasbeen  a  fair  demand 
in  a  jobbing  way  for  bar  iron  at  steady 
prices.  We  quote  as  before,  $1.70  to  $1.80 
according  to  quality. 

Tin  Plates— There  has  not  been  much 
doing  locally  in  these  and  importers  are  only 
taking  in  small  lots.  Cables,  however,  are 
much  firmer,  and  though  the  fact  has  not 
resulted  in  a  quotable  change  on  spot  it  is 
having  its  effect.  Sales  agents  on  Wednes- 
day, were  advised  that  the  market  in  Wales 
was  from  3d.  to  6d.  higher,  and  that  orders 
could  not  be  repeated  except  at  this  advance. 
We  quote  prices  steadier  therefore.  Cokes, 
$2.75  to  $3,  and  charcoals,  $3.35  to  $3.50. 

Canada  Plates— The  demand  for  these 
is  not  brisk,  but  the  tone  is  much  firmer  than 
it  was.  In  fact  the  impression  is  general 
that  prices  have  touched  bottom.  Cables 
on  Wednesday  gave  advances  of  5s.  to 
7s.  6d.  per  ton,  and  prices  on  spot  though 
not  quotably  higher  are  steady  at  $2.15  to 
$2.25. 

Terne  Plates— The  easiness  that  we 
noted  in  these  the  week  before  last  has  not 
been  dissipated.  Sales  were  made  during 
the  week  of  round  lots  at  $6. 

Sheet  Iron — There  is  a  fair  movement 
in  sheet  iron  at  steady  prices.  The  ruling 
basis  continues  at  $2.40. 

Iron  Pipe — Nothing  special  to  report  on 
this  and  discounts  are  unchanged. 

Galvanized  Iron — There  is  a  steady 
demand  for  these  at  former  prices.  We 
quote  :  4)4  to  5c.  for  ordinary  brands; 
Morewood,  5X  to  6c;  tinned  sheets,  coke, 
No.  24,  6  to  6Xc;  No.  26,  tyi  to  6^c,  and 
the  usual  extra  for  larger  sizes. 

Ingot  Tin — There  is  a  steadier  feeling 
on  this  metal,  which  we  quote  firm  at  17  to 
1 8c,  but  the  inside  is  possible  only  for  a 
round  lot. 

Copper — The  copper  market  rules  steady 
with  a  moderate  trade  passing.  Prices  are 
unchanged,  but  the  feeling  is  rather  steadier 
than  it  was  at  gU  to  10c 

Steel— There  is  no  change  in  this  line. 
Advices  indicate  a  firmer  feeling  across  the 
lines  however.    We  quote  :  Best  cast   steel 


EASTLAKE   GALVANIZED  STEEL  SHINCLES 


Patented  April,  1885.         March,  1887.        January,  1894. 

The  Shingle  that  others  TRY  to  imitate.      Has  no  equal  in  any  particular.     The  EASTLAKE  is  in  use  on  more 
roofs  than  all  other  shingles  combined.        Never  fails  to  give  satisfaction. 
We  protect  the  trade,  and  will  quote  liberal  prices  to  those  who  mention  that  they  saw  our 
.  advertisement  in  Hardware. 


Sole    Manufacturers 


BEWARE    OF   CHEAP   IMITATIONS 


Tbe  Metallic  Roofing  Go.  of  Canada,  Limited 


82  to  90  Yonge  Street, 
TORONTO,  ONT. 


10X  to  12c. ;  spring,  $2.50  ;  tire,  $2.50  to 
$2.75  ;  sleigh  shoe,  $2.40 ;  round  machinery 
steel,  $3.10. 

Spelter— Trade  in  this  line  has  been 
flat,  and  a  further  decline  in  values  is  to 
note,  sales  transpiring  during  the  week  at 
$2.25  to  $2.50. 

Zinc  Sheets— There  is  no  alteration  to 
note,  the  market  ruling  steady  at  $5  to  $5.25. 
Lead — Quiet  and  unchanged  at  $2.60  to 
$2.71;. 

Hoops  and  Bands — No  change  to  re- 
port, prices  remaining  at  $2.30  to  $2.35. 
GLASS. 
There  has  been  but  slight  change  in  this 
market,  and  business  is  still  far  from  brisk. 
We  quote  $1.25  for  first  break;  $1.30  second 
break,  per  50  feet ;  $3  25  for  first  break  per 
100  feet;  putty  in  bulk,  $1.85. 

PAINTS  AND  OILS. 
The  past  week  has  been  rather  quieter  in 
paints  and  oils  than  the  previous  one.  Prices 
continue  easy  in  tone  on  white  lead.  Paris 
green  is  scarce  and  firmer  and  linseed  oil  is 
firm.  Seal  oil  is  quiet  owing  to  the  fact  that 
buyers  are  holding  off.  There  has  been  very 
little  speculation  in  it  this  season  so  far,  and 
the  general  impression  is  that  values  will  rule 
low.  Small  lots  of  old  stock  have  changed 
hands  at  40  to  42^2  c,  and  single  barrels  at 
45c.  New  is  quoted  at  35  to  37c  in  round  lots, 
but  we  do  not  hear  of  any  further  transac- 
tions. We  quote  :  Choice  brands  white  lead, 
Government  standard,  $4.75;  No.   1,  $4.50; 


No.  2,  $4.25  ;  No.  3,  $4 ;  No.  4.  $3-75;  dry 
white  lead,  4^c;  red  lead,  pure,  4Xc;  do., 
No.  1,  4c;  zinc  white,  pure,  $7.25;  No.  1, 
$6.25  ;  No.  2,  $5.25;  linseed  oil,  round 
lots,  raw,  54  to  55c,  boiled,  57  to  58c 
PETROLEUM. 

The  petroleum  market  has  ruled  quiet. 
Demand  is  limited  to  immediate  require- 
ments, and  prices  are  unchanged,  as  follows: 
Canadian  refined  at  11c  in  shed  in  Montreal 
for  round  lots,  and  12c.  for  small  quantities. 
American  petroleum,  14  45c  in  car  lots, 
15XC  in  10-barrel  lots,  I5>£c  in  5-barrel 
lots,  and  16c.  for  single  barrels,  net  cash  ; 
American  benzine,  23  to  25c  ;  Canadian 
benzine,  io^c.  Petrolea;  I2^c.  Montreal. 
HIDES. 

The  hide  market  has  ruled  quiet  and  un- 
changed since  our  last  report.  We  quote  : 
No.  1,  3^c  ;  No.  2,  2}4c  ;  and  No.  3, 
i}4c.  The  firmness  in  lambskins  is  main- 
tained at  20  to  25c.  each. 

TALLOW. 

Tallow  continues  quiet  and  about  steady 
at  6X  to  6^c,  as  to  quality. 
ASHES. 

Ashes  are  quiet  and  unchanged.  We  quote 
first  pots,  $4.10;  seconds,  $3.65;  pearls,  $5.40 
to  $5.50  per  100  lbs. 

MONTREAL    TRADE    NOTES. 

The  Fox  Cutlery  Co.  had  a  striking  and 
novel  example  of  the  cutlers'  art  on  exhibi- 
tion  in  the  Star  window   last  Friday  and 
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Saturday.  It  consisted  of  a  mammoth  pocket 
knife  of  very  handsome  design.  Painchaud, 
Squire  &  Co.  are  the  agents  for  this  cutlery. 

W.  H.  Cottingham  &  Co.  call  attention  to 
their  advertisement  in  recent  issues.  Theie 
is  only  one  Aspinall's  enamel,  and  they  are 
the  sole  agents  for  it  in  Canada. 

Lewis  Bros.,  of  St.  Sulpice,  note  an  im- 
provement in  the  demand  for  sporting  goods. 
The  season  is  now  coming  on,  and  they 
are  prepared  to  attend  to  orders  for  all  lead- 
ing lines  with  promptitude. 

The  market  here  is  very  bare  of  green 
wire  cloth  and  wire  doors  and  screens,  but 
Caverhill,  Learmont  &  Co.  are  prepared  to 
fill  orders  promptly  forthese  lines  of  goods. 

McArthur,  Corneille  &  Co.  note  a  firmer 
tendency  on  paris  green  under  light  stocks, 
but  are  prepared  to  attend  to  orders  for  it 
without  delay. 

Mr.  Thorpe,  of  Pilkington  Bros.,  Busby 
Lane,  says  that  the  glass  market  is  still  far 
from  an  active  one.  His  firm's  business  has 
averaged  up  to  last  year's,  however. 

Thos.  Davidson  &  Co.'s  "  Crescent  Damp- 
ers," patented  last  year,  which  they  are 
offering  to  the  trade,  certainly  offer  many 
advantages  to  commend  them  to  actual 
users.  They  are  meeting  a  very  encourag- 
ing reception. 


TORONTO    MARKETS. 

Toronto,  July  6,  1894. 

HARDWARE. 

THE  falling  off  in  business  noted  a  week 
ago  continues  to  characterize  the 
wholesale  hardware  trade  in  Toronto. 
It  is,  however,  but  gradual,  and  is  what  may 
be  expected  at  this  season.  In  fact  business 
is  being  maintained  better  than  was  ex- 
pected. As  a  result  of  the  manufacturers' 
meetings,  which  have  closed  this  week,  there 
have  been  some  reductions  in  prices,  notably 
screws  and  tacks.  Wire  remains  quiet,  and 
there  is  only  a  fair  enquiry  for  rope.  Trade 
is  fair  in  cut  and  wire  nails,  but  an  improved 
demand  is  reported  for  horse  nails.  Demand 


is  steady  for  green  wire  cloth.  Supply  is  a 
little  better  in  screen  doors  and  windows,  but 
there  are  still  some  back  orders  to  be  filled. 
A  little  more  life  has  developed  in  horse 
shoes.  With  regard  to  lawn  mowers 
the  conditions  are  the  opposite.  Trade 
continues  to  improve  in  plumbers'  supplies, 
and  the  same  may  be  said  of  builders'  sup- 
plies, only  in  a  lesser  degree.  Business 
continues  lively  in  harvest  tools,  but  there 
is  h  considerable  falling  off  in  the  demand 
for  horse  pokes  and  clothes  wringers.  Ice 
cream  freezers  are  active. 

Wire — There  is  no  improvement  in  the 
demand  for  ordinary  fence  and  barb  wire. 
Neither  has  there  been  any  change  in  prices. 

Rope — Demand  is  only  fair  with  orders 
small.  We  quote  as  before  :  Sisal,  7-16  in. 
and  larger,  7c;  %,  5-16,  Y%  in.,  7j£c; 
Manilla,  7-16  in.  and  larger,  9  to  9X^.5  %, 
S-16,  y%  \<a.,9%  to9^c. 

Cut  Nails — Trade  is  keeping  up  well  to 
the  average.  Although  not  a  great  many 
carload  lots  are  coming  forward,  shipments 
are  being  made  daily  of  fair  quantities. 
Base  price  is  unchanged  at  $1.80  Toronto 
for  carload  lots,  and  $1.85  for  small  lots. 

Wire  Nails— Most  of  the  orders  are 
for  10-keg  lots,  and  trade,  if  anything,  is 
better  than  that  for  cut  nails.  Discounts  are 
unchanged  at  75,  10  and  5  per  cent.,  ship- 
ment in  10-keg  lots  being  prepaid. 

Horse  Nails — Trade  is  improving  a 
little,  although  no  large  lots  are  being  called 
for.  Discounts  are  still  60  per  cent,  off  "  C" 
and  60  and  2%  per  cent,  off  "  P  B." 

Cutlery — It  is  now  between  the  seasons, 
demand  being  satisfied  both  on  spring  and 
sorting-up  account.  There  are  a  few  forward 
orders  being  received. 

Sporting  Goods— There  is  no  life  in 
this  particular  line  yet.  Cartridges  are  about 
the  only  thing  that  is  moving  to  any  extent. 
Not  much  improvement  in  business  is  an- 
ticipated for  another  month. 

Green  Wire  Cloth— There  is  a  steady 
demand  for  this  article,  and  it  is  not  sup- 
posed that  jobbers  will  have  any  difficulty 
in  disposing  of  their  stock  before  the  season 


closes.     Prices  are  unchanged  at  $1,85  per 
100  squire  feet. 

Screen  Doors  and  Windows.— Some 
sizes  have  arrived,  but  lines  are  not  complete 
yet,  some  orders  still  being  held  back  await- 
ing the  arrival  of  further  shipments. 

Tacks — Business  continues  to  improve, 
although  it  is  yet  far  from  being  satisfactory. 
Prices  have  been  reduced  materially  by 
manufacturers.  This,  the  trade  hope,  will 
tend  to  increase  the  volume  of  business.  The 
reductions  are  :  Cut,  carpet  blued,  gimp,  60 
per  cent.;  do.,  tinned,  70  per  cent.;  copper 
nails,  62 ]4.  per  cent  ;  clout  nails,  60  to  67  j£ 
percent.;  trunk  nails,  60  to  65  per  cent.; 
shoe  finders'  tacks,  50  per  cent.;  shoe  nails, 
Hungarian  nails,  etc.,  2>llA  per  cent.  The 
reductions  run  from  2%  to  5  per  cent. 

Chain — Trade  in  coil,  tug,  trace  and  tug 
chain  is  exceedingly  dull. 

Horseshoes — Business  is  more  lively, 
but  stocks  are  light.  Jobbers  anticipate 
considerable  improvement  in  this  branch  of 
trade  during  the  next  few  weeks.  Prices  are 
still  $3.80  Toronto,  $3.85  London  and  $3.65 
Montreal. 

Ware — Peerless  and  Eclipse  are  going  out 
freely,  the  former  especially  so.  In  white 
ware  there  is  no  improvement,  demand  still 
being  exceedingly  light. 

Lawn  Mowers— Trade  has  fallenoff  con- 
siderably. Stocks,  however,  are  not  very 
heavy,  the  rush  of  the  past  three  weeks 
having  reduced  them  to  a  minimum. 

Plumbers'  Supplies— Trade  is  fairly 
good  on  country  account,  but  very  little  im- 
provement is  to  be  noted  in  the  city. 

Lead  Pipe — There  has  not  been  many 
large  shipments,  demand  being  principally 
for  one  and  two  coil  lots.  Jobbers  are  still 
quoting  shipments  as  follows  :  Toronto  and 
the  west  30  per  cent,  off  in  small  lots  and  30 
and  10  per  cent,  off  in  ton  lots  ;  points  east 
of  Toronto  35  per  cent,  off  in  small  lots,  and 
35  and  10  per  cent,  off  in  ton  lots. 

Builders'  Supplies— Trade  is  fairly 
satisfactory  outside,  but  there  is  no  improve- 
ment on  city  account. 

Hinges — These  are  going  out  more  freely 
at  previous  prices. 


Best  Value 


on   Earth. 


These  are  the  Furnaces  that  secure  the 
trade  for  dealers  who  handle  them. 
They  have  no  rivals  but  many  imitators. 


Clare  Bros.  &  Co. 


....Preston,  Ont, 
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Harvest  Tools— Trade  is  still  exceed- 
ingly lively,  in  cradles,  hay  forks,  turnip 
hoes  and  snathes,  being  particularly  so. 

Horse  Pokes— Business  has  fallen  off 
considerably  although  there  is  still  a  demand 
for  the  different  kinds.  Quantities  wanted 
are  small. 

Ice  Cream  Freezers— Are  in  better  de- 
mand, the  "  Gem"  being  the  principal  kind 
in  request.     Discount  57X  to  60  per  cent. 

Clothes  Wringers— Trade  has  not  the 
same  life  that  it  displayed  a  few  weeks  ago. 
Demand  is  steady,  but  quantities  wanted  are 
smaller.  Ruling  prices  are  still  $28  per 
dozen  for  Canadian. 

Belting — Business  is  improving.  This 
applies  particularly  to  leather,  not  much  rub- 
ber belting  being  called  for  at  the  moment. 

Screws — A  considerable  reduction  in  the 
price  of  these  is  announced.  The  manufac- 
turers ordered  the  change  at  a  meeting  held 
Wednesday,  and  it  is  made  in  consequence 
of  changes  in  the  tariff.  Discounts  have 
been  increased  from  77%  to  80  per  cent,  on 
flat  head,  72  to  75  per  cent,  on  round  head 
iron  screws  ;  brass  screws  from  75  to  77l/z 
per  cent,  for  flat  head,  and  70  to  72^  for 
round  head.  This  is  the  first  change  that 
has  been  made  for  some  years. 

Tar,  Etc. — There  is  a  fair  trade  doing. 
We  quote  :  Roofing  pitch,  $2.50  per  brl. ; 
pure  coal  tar,  $4  per  brl. ;  refined  coal  tar, 
$4.50  per  brl.;  XXX  refined  coal  tar  in  quart 
tins,  $1  per  doz.;  best  Southern  pure  tar,  $6 
per  brl.  and  75c.  per  doz.  pint  tins;  pine 
pitch,  $2.75  per  brl. 

Cement,  Etc.  —Business  fair.  We  quote  : 
Portland  cement  (English),  $3  per  brl.;  New 
Brunswick  plaster  paris,  $2  per  brl.;  Cana- 
dian water  lime,  $1.25  per  brl. 

Firebrick,  Etc. — Scotch  firebrick,  $3.25 
per  100;  Scotch  fireclay,  $1  per  100  lbs. 
METALS. 

There  is  a  little  more  activity  in  black 
iron,  and  jobbers  experience  some  difficulty 
in  supplying  the  demand  for  iron  pipe. 
Trade  in  ingot  copper  is  stagnant.  Further 
improvement  is  to  be  noted  in  terne  plates, 
and  business  is  a  little  more  satisfactory  in 
hoops  and  bands. 

Pig  Iron — Trade  is  dull  and  featureless, 
with  prices  as  before.  We  quote  :  Sum- 
merlee,  $20  to  $20.50  ;  Carnbroe,  $19  to 
$19.50  ;  Siemen's,  $18  to  $18.25. 

Rogers,  Brown  &  Co.,  Buffalo,  report  the 
Toronto  market  for  American  pig  iron  as 
follows  :  "  During  the  past  week  little  or  no 
business  has  been  transacted  so  far  as  buy- 
ing is  concerned.  There  are  some  few  in- 
quiries being  received  for  found  lots,butmost 
buyers  are  waiting  for  something  to  turn  up. 
We  quote  on  the  cash  basis  f.  o.  b.  Toronto 
bond  :  No.  1  foundry  strong  coke  iron 
Lake  Superior  ore,  $13.25  ;  No.  2  foundry 
strong  coke  iron,  Lake  Superior  ore,  $12.75; 
Jackson  county   silvery,  No.    I,   $16.80    to 


$18.30;  Lake  Superior  charcoal,  $15.70; 
Southern  soft,  No.  1,  $11.50  ;  Southern  soft, 
No.  2,  $11.25." 

Bar  Iron — There  is  nothing  special  to 
report  in  connection  with  this  line,  quanti- 
ties moving  being  small  and  {prices  virtually 
as  before.  Prices  rule  as  before  at  $1.85  To- 
ronto and  $1.75  Montreal.  The  majority  of 
the  mills  are  still  closed  down  owing  to 
scarcity  of  fuel,  and  for  immediate  shipment 
it  is  therefore  advisable  to  order  from  store. 

Sheet  Iron — Black  sheethas  shown  more 
activity,  especially  in  the  lighter  gauges,  in 
which  some  large  sales  have  been  made. 
We  quote  8  to  16  gauge,  $2.50 ;  18  ditto, 
$2.25;  20  ditto,  $2.25  ;  22  to  24  ditto,  $2.35  ; 
26  ditto,  $2.45  ;  28  ditto,  $2.65  ;  tinned  sheet 
iron,  Gorbal's,  26 gauge,  5}4c.  per  lb.;  22  to 
24  gauge,  6>£c;  16  to  20  gauge,  6Xc 

Iron  Pipe — Jobbers  at  the  moment  are 
experiencing  some  difficulty  in  supplying  the 
demand  for  all  sizes  called  for,  both  in  black 
and  galvanized.  Prices  same  as  last  week. 
Discounts  are  70  per  cent,  for  black  and  50 
to  50  and  5  per  cent,  for  galvanized. 

Galvanized  Iron — Business  keeps  satis- 
factory in  this  line,  especially  in  Gordon 
Crown  and  Queen's  Head  brands.  Import 
orders  are  still  being  freely  taken.  We 
quote  4%  to  4^c.  for  28  gauge  lots. 

Corrugated  Iron  —  Demand  keeps 
good  at  unchanged  prices.  We  quote : 
"  Owl"  brand  from  genuine  steel  plates,  zinc 
coated,  $4.25  to  $6  per  square  ;  painted  steel, 
same  brand,  $3  to  $4.75  according  to  guage. 

Ingot  Tin — This  article  has  been  some- 
what stagnant,  and  no  large  quantities  have 
been  forwarded  during  thepastweek.  Prices 
are  as  before,  namely,  19  to  igj4c.  for  ton 
lots  and  20  to  20 yzc.  for  small  lots. 

Ingot  Copper — Trade  is  exceedingly 
quiet  with  prices  ruling  as  before  at  10  to 
ioj^c. 

Sheet  Copper— Trade  in  this  line  is  only 
fair,  demand  if  anything  having  fallen  off 
during  the  week,  notwithstanding  that  there 
has  been  a  reduction  in  price.  We  now 
quote  untinned  at  from  14  to  i6^c.  accord- 
ing to  weight  and  size.  Brazier  sheets  are 
from  1  to  2c.  lower, the  range  now  being  from 
14  to  17c.  according  to  quality. 

Boiler  Tubes— Demand  is  a  little  better 
than  it  was  a  week  ago,  there  being  more  call 
from  the  country.  We  quote  :  iX  inch,  7c; 
\x/z  inch,  7%c\  1%  inch,  8c;  2  inch,  8^0.; 
i]i  inch,  9c;  7.l/z  inch,  9^c;  3  inch,  n^c; 
y/z  inch,  14c;  4  inch,  19c. 

Sheet  Steel  —  Demand  light  with 
prices  as  before.  We  quote:  8  to  16  gauge, 
$2.75  per  100  lbs.;  18  to  20,  $2.65;  22  to  24, 
$2.85;  26,  $3.10. 

Zinc  Spelter— Dull,  and  the  little  that 
is  going  out  is  principally  the  imported 
article.  The  idea  as  to  price  is  4%c.  for 
domestic,  and  4>£c.  for  imported. 

Tin  Plates — There  has  been  a  good 
business  doing,  both  in  shipment  from  stock 
and  in  import  during  the  week.     Prices  are 


being  well  maintained  at  $3. 50  to  $3.75  for 
"IC"  and  $3.25  to  $3.35  for  coke. 

Terne  Plates— The  improvement  in 
business  previously  noted  continues,  quite  a 
large  number  of  boxes  having  changed 
hands  during  the  week.  This  article  is  now 
being  used  to  quite  an  extent  for  shingling 
bands  as  well  as  for  roofing  purposes.  Prices 
are  $6.50  to  $6.75  according  to  quality. 

Zinc  Sheets — Not  much  change  is  looked 
forin  this  line  until  next  month.  In  the  mean- 
time orders  are  only  for  very  small  quanti- 
ties. We  quote  case  lots  at  434c-  and  small 
lots  at  5c. 

Hoop  and  Band  Iron— Trade  is  a  little 
more  satisfactory  than  for  some  time  past. 
Base  price  is  unchanged  at  $2.25  to  $2.35  ; 
American  steel,  $2. 

Canada  Plates — There  is  very  little  to 
report  in  connection  with  this  line,  ship- 
ments for  stock  being  limited.  Import 
orders  are,  however,  still  being  booked  at 
$2.30  to  $2.35  for  half  polished,  and  deliver- 
ies are  now  being  made  throughout  the 
country  of  orders  placed  in  the  spring. 

Solder — Trade  steady  and  prices  firm  at 
I2j^  to  14c. 

Pig  Lead — There  is  not  any  improve- 
ment. Quantities  called  for  are  only  small, 
and  prices  remain  as  before,  at  2^"c.  for  ton 
lots  and  5c.  for  small  lots. 

Antimony— Trade  is  still  dull  and  prices 
as  before,  namely  gj4  to  10c.  for  Cookson's. 

GLASS. 

There  is  not  much  doing  in  shipment  from 
stock,  but  orders  are  still  being  received  for 
import,  although  it  is  rather  late  in  the 
season  for  this  particular  kind  of  business. 
Most  dealers  throughout  the  country  have 
their  import  orders  in  their  possession.  It 
will  be  a  matter  of  three  or  four  weeks  before 
any  improvement  in  shipments  from  stock 
are  likely  to  be  reported.  Prices  are  being 
cut  a  great  deal,  but  ruling  quotations  are 
still  $1.20  to  $1.25  first  break. 

OLD  MATERIAL,. 

Nothing  new  to  report.  No  export 
trade  doing  and  little  coming  in.  We 
quote  prices  paid  by  dealers  as  follows  : 
Agricultural  scrap,  50c  per  cwt.  ;  ma- 
chinery cast,  50c.  per  cwt.;  stove  cast 
scrap,  30  to  35c.  ;  No.  1  wrought  scrap,  40c. 
per  cwt.  ;  N0.2,  including  sheet  iron,  hoop 
ironand  mixed  steel,  10c;  newlightscrap  cop- 
per 6^.  to  7c;  heavy  scrap  copper  7% 
to  7%c. ;  old  copper  bottoms  6  to  6yic; 
light  scrap  brass  4c;  heavy  yellow  scrap 
brass  6c;  heavy  red  scrap  brass,  6  to 
b%c,\  scrap  lead,  ij£  to  i?^c;  scrap  zinc, 
\yi  to  i^c;  scrap  rubber,  z%  to  3c;  coun- 
try mixed  rags,  60  to  75c  per  100  lbs.;  clean 
dry  bones,  50  to  60c  per  100  lbs.  ;  borings 
and  turnings,  10c. 

PAINTS  AND  OILS. 

Business  continues  to  fall  off  in  volume. 
White  lead  is  dull  at  4%  to  4^0.  Turpen- 
tine both  here  and  in  the  South  remains 
firm.  Quotations  are  unchanged  at  43  to 
44c  f.o.b.,  Toronto.  In  prepared  paints  trade 
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has  fallen  away  a  good  deal,  but  $1,015  >s  st,'l 
the  idea  as  to  price  for  pure.  There  was  a 
a  decline  in  linseed  oil  in  England,  but 
mail  advices  announce  a  recovery.  On  spot 
demand  is  light  and  prices  unchanged  at  53 
to  54c.  for  raw  and  56  to  57c.  for  boiled. 
Pans  green  market  is  firm  and  excited. 
Further  shipments  have  been  made  to  the 
United  States,  and  stocks  here  are  getting 
low.  Prices,  however,  are  as  before.  We 
quote  :  English,  112  lb.  drums,  15  to  I5^c. 
and  561b.  drums  at  15^  to  16c.  There  is  a 
firmer  feeling  in  castor  oi',  in  sympathy  with 
the  East  Indian  market,  but  quotations  are 
unchanged  at  £>%  to  b%c.  in  case  lots  and 
7c.  in  single  tins.  Refined  seal  oil  is  un- 
changed at  58  to  59c.  per  gallon  in  barrels. 

HIDES,  SKINS,  WOOL,    AND  TALLOW. 

Hides— Are  quiet  at  unchanged  prices. 
We  quote  prices  paid  by  dealers  3c.  for  No. 
i's,  2c.  for  No.  2's,  ic.  for  No.  3's. 

Skins — Are  moving  a  little,  and  an  ad- 
vance of  5c.  is  reported  in  prices.  We  quote: 
Lambbkins,  25c. ;  pelts,  20c;  calfskins,  4  to 
6c.  per  lb.  for  No.  i's  and  2's. 

Tallow — Rules  quiet.  No  change  is 
reported  in  prices.  We  quote  :  Rendered, 
5  to  sXc;  rough,  2c. 

Wool — A  fair  street  trade  is  reported. 
No  large  shipments  have  been  made  since 
our  last  report  ;  prices  unchanged.  We 
quote:  Mercantile  combing,  16  to  \bVzc; 
clothing,  19c;  unwashed,  9  to  10c. 

PETROLEUM. 

Nothing  new  to  report  in  oils.  Trade  is 
quiet  and  few  shipments  are  reported.  Prices 
are  unchanged.  We  quote  :  5  to  10  barrel 
lots,  imperial  gallon,  Toronto  — Canadian, 
12  to  \z%.c.  ;  carbon  safety,  1$%  to  16c.  ; 
Canadian  water  white,  16  to  17c;  American 
water  white,  18  to  19c.  ;  photogene  20c. 


MARKET    NOTES. 

Wood  screws  are  lower. 

The  Metallic  Roofing  Co.  have  just  re- 
ceived fifty  carloads  of  steel  slates. 

J.  &  J.  Taylor  have  just  made  two  ship- 
ments of  their  safes  to  Hong  Kong. 

Stewart  &  Wood  are  in  receipt  of  a  large 
shipment  of  James'  English  white  lead. 

St.  Maurice  Tool  and  Axe  Works,  Three 
Rivers,  Que.,  is  applying  for  incorporation. 

The  Toronto  Silver  Plate  Co.  report  a  de- 
cided improvement  in  business.  A  good 
fall  trade  is  anticipated. 

The  Gurney  Foundry  Co.  have  succeeded 
in  securing  a  sufficient  supply  of  coal  to  en- 
able them  to  resume  operations  in  the  shops. 

The  handsome  trophy  designed  and  manu- 
factured by  the  Toronto  Silver  Plate  Co.  for 
the  American  Dunlop  Tire  Co.  is  now  on 
exhibition  in  James  E.  Ellis  &  Co.'s  window. 

The  Kemp  Manufacturing  Co.  are  book 
ing  several  orders  for  fall  shipments.  The 
principal  sales  consist  of  stove  pipes,  elbows, 


RAZORS 


See  our  fully  warranted   German 
Hollow   Ground   Razors.      Fresh 
stock  just  received.     Good  assort- 
ment, low  price,  splendid  value. 

A.    C.    LESLIE    &    CO.  Montreal  and  Toronto. 


Our 

Specialty 


PURE  TURPENTINE 


Our  Customers 
Need  fear  no 
Adulteration 


Every  barrel  guaranteed  !     We  are  headquarters  for  the  Pure  Article. 
Remember  these  facts  when  placing  your  orders. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W.,  TORONTO 


BEST  ON  THE  MARKET. 

Manufactured  by  Write  for  sample  cards  and  prices. 

The  James  Robertson  Co.  Ltd.,  Toronto 

THE  WHITMAN  k  BARNES  MFG.  CO. 

Canadian   Branch:    St.  Catharines,  Ont. 


NO.   I 


}  Nail  Hammer 


It  cannot  be  excelled  in  quality  or  finish  by 
any  Hammer  mauufactured. 

Our  "Garden  City"  Nail  Hammer 


GET  OUR  PRICES 
TRY  OUR  GOODS 


AND 


Is  the  best  and  cheapest 
"Solid  Cast  Steel"  Ham- 
mer on  the  market. 


We  aim  to  keep  in  stock  a  full  line  of  Hammers,  Sledges, 
etc.,  and  will  make  prompt  shipments 
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etc.  The  new  stove  board  which  they  have 
recently  placed  on  the  market  will  no  doubt 
attract  considerable  attention,  as  it  is  artis- 
tically designed  and  of  the  latest  pattern. 

M.  &  L  Samuel,  Benjamin  &  Co.,  report 
a  big  demand  for  annealed  preserving 
kettles. 

The  Metallic  Roofing  Co.  have  received  a 
large  contract  for  Haye's  Patent  Steel  Lath- 
ing with  parties  in  Kamloops,  B.C. 

The  Canada  Screw  Co.  are  making  square 
cornered  cornice  hooks.  This  is  a  new  in- 
dustry in  Canada,  this  article  having  hither- 
to been  supplied  from  England. 

The  McClary  Mfg.  Co.  have  already 
booked  several  fall  orders,  comprising  a 
number  of  car  lots  for  Eastern  Ontario. 
They  report  trade  opening  up  much  better 
for  July  than  was  anticipated. 

J.  H.  Farr  &  Co.  are  doing  a  good  busi- 
ness in  pitch  for  roofing,  paving,  etc.  The 
demand  for  this  article  has  been  so  brisk 
that  it  has  compelled  them  to  run  night  and 
day  in  order  to  keep  up  with  the  orders. 

The  Toronto  Fence  and  Ornamental  Iron 
Company  have  recently  placed  on  the  mar- 
ket a  new  style  of  lawn  chair.  It  is  made  of 
iron,  with  a  detachable  seat,  and  will  be  use- 
ful as  well  as  ornamental.  They  have  al- 
ready placed  some  on  Mr.  Kennedy's  lawn 
at  Parkdale. 

The  Toronto  Silver  Plate  Co.,  on  com- 
pleting the  trophy  for  the  American  Dunlop 
Tire  Co.,  found  it  to  be  much  larger  than 
they  expected  when  giving  a  brief  sketch  of 
its  design  in  a  recent  issue  of  Hardware. 
They  find  that  the  actual  measurement  of 
the  trophy  is  7  feet  1  inch  instead  of  6  feet 
7  inches. 

The  Kemp  Mfg.  Co.  have  issued  a  hand- 
some catalogue  illustrating  their  fall  special- 
ties for  1894.  On  the  front  cover  is  a  design 
of  their  new  "  Maple  Leaf"  stove  board, 
which,  although  a  facsimile  of  the  board 
itself,  does  not  come  out  as  clear,  showing 
the  different  colors  to  as  good  advantage  as 
the  design  of  the  board  really  is.  Other  de- 
signs, such  as  coal  hods,  coal  shovels,  stove- 
pipes, lanterns,  etc.,  are  well  illustrated. 


UNITED  STATES  MARKETS. 

New  York,  July  6,  1894. 

PIG  TIN — Prices  underwent  very  little 
change  on  Tuesday,  and  the  market 
again  presented  a  more  or  less  soft  ap- 
pearance that  the  nicest  manipulation  could 
not  disguise  completely.  The  fact  that  no 
less  than  19,400  tons  are  figured  out  as  being 
in  sight  has  weight,  as  also  the  fact  that  the 
visible  supply  is  much  above  the  average. 
At  the  beginning  of  the  year  the  visible  sup- 
ply was  reckoned  as  being  16,390  tons.  The 
apparent  increase  since,  while  heavy,  is  not 
distinctly  unusual.  In  any  event,  there  was 
a  similar  accumulation  during    the   corres- 


ponding period  last  year.  It  is  suggestive, 
however,  that  there  are  2  000  tons  more  in 
sight  than  was  figured  out  last  year.  As  for 
business,  there  is  little  to  say  except  that  it 
is  extremely  commonplace  and  moderate  to 
the  extreme.  Prices  stand  at  about  i9-3oc. 
net  cash  for  5-ton  or  larger  lots  of  Straits, 
delivery  during  the  next  thirty  days. 

Copper — The  market  remains  very  quiet 
and  is  wholly  bare  of  new  feature,  prices 
being  about  the  same  as  for  several  days, 
yet  rather  uncertain,  while  business  is  very 
tame.  The  range  is  9. 10  to  9. 15c.  for  Lake 
Superior  ingot,  %%  to  8^c.  for  electrolytic, 
and  8.60  to  8.75c.  for  common  casting  stock. 

Pig  Lead — The  situation  is  without  radi- 
cal change.  Business  was  smaller  and  the 
demand  hardly  as  lively  as  it  was  a  few 
days  ago,  while  the  offering  was  extremely 
light  for  shipments  prior  to  August.  Prompt 
deliveries  were  quoted  at  3.40  to  3  45c.  On 
futures  the  figures  were  not  above  3.35c 
St.  Louis  wire  to  the  Metal  Exchange  was 
3.  ioc.  The  London  cable  was  £9  3s.  9d.  for 
soft  Spanish. 

Spelter — A  dull  sort  of  market  was  ex- 
perienced, and  the  general  situation  is  prac- 
tically the  same  as  it  has  been  the  past  ten 
days.  That  is  to  say,  prices  are  held  quite 
firmly  on  the  basis  of  3.50c.  here  for  ordi- 
nary Western  brands,  despite  slow  business 
and  very  ordinary  demand.  St.  Louis  wire 
to  the  Metal  Exchange  was  3.20c.  London 
cable  quoted  ,£15  16s  3d.  for  good  merchant 
brands. 

Antimony — Dealings  are  of  strictly  rou- 
tine character  and  barely  up  to  the  average 
for  the  season.  Prices  barely  steady  at  8jHj 
to  &%c.  for  Hallett's  and  10  to  io}ic.  for 
Cookson's  on  the  spot. 

Tin  Plate — No  improvement  in  the  de- 
mand is  visible.  Buyers  are  very  slow  to 
take  hold  of  either  spot  goods  or  forward 
shipments.  Stocks  here  are  not  heavy,  and 
the  assortment  is  rather  broken  up,  but  ac- 
cumulation takes  place  in  Europe  that  oper- 
ates against  improvement  in  prices  there, 
and  the  market  therefore  has  rather  uncer- 
tain tone,  with  some  suggestion  of  weakness. 

Iron  and  Steel — Business  in  all  lines 
is  momentarily  very  quiet.  Besides  the  in- 
difference of  buyers,  usual  at  this  season  of 
the  year,  there  is  the  drawback  of  railroad 
strikes  that  operate  unfavorably  in  more 
ways  than  one.  Prices  remain  almost  sta- 
tionary. 


WIRE  ROPES. 


AT  a  recent  meeting  of  the  Yorkshire 
College  Engineering  Society,  in 
England,  Herbert  Cheesman  of  the 
Hartlepool  Ropery  Co.,  Hartlepool,  Eng- 
land, read  a  paper  on  "  Wire  Ropes,"  of 
which  the  following  is  an  abstract  as  it  ap- 
peared in  the  columns  of  a  contemporary  : 
After  describing  the  general  construction  of 


wire  ropes,  the  lecturer  urged  the  necessity 
of  using  wire  having  the  same  modulus  of 
elasticity  throughout  one  rope.  The  object 
of  all  rope  manufacturers  is  to  obtain  an 
ultimate  strength  for  the  whole  rope  equal 
to  the  sum  of  the  strength  of  the  separate 
wires,  and  the  only  way  of  attaining  this  re- 
sult is  to  use  material  of  precisely  similiar 
elastic  properties.  Another  very  important 
point  brought  lorward  was  the  initial  torsion 
given  to  each  wire  in  the  formation  of  the 
strands  by  the  "sun  and  planet"  mechan- 
ism. This  system  of  preparing  the  strands 
is  very  generally  supposed  to  prevent  any 
twist  being  given  to  the  separate  wires, 
but  it  was  clearly  demonstrated  that  a 
slight  axial  rotation  of  each  wire  is  nec- 
essary to  entirely  prevent  any  tor- 
sional stress  being  put  upon  them. 
Mr.  Cheesman  has  now  brought  out  a  ma- 
chine which  enables  the  operators  to  adjust 
this  axial  movement  to  the  requirements  of 
the  lay  of  the  strand.  In  speaking  of  the 
rotation  of  wire  ropes,  Mr.  Cheesman  pointed 
out  that  all  long  ropes  not  of  a  perfectly 
cylindrical  form  must  necessarily  rotate, 
though  they  may  be  fixed  at  both  ends,  for 
they  always  tend  to  follow  the  path  of  the 
greatest  bearance,  which  is  down  the  spiral 
of  the  rope.  This  tendency  increases  with 
the  weight  lifted,  and  he  had  observed  that 
by  raisin?  a  kibble  empty  it  made  five  re- 
volutions, while  with  the  weight  of  two  men 
it  made  11,  and  when  filled  with  earth  19. 
The  rotation  of  the  rope  is  advantageous  in 
equalizing  the  wear.  Illustrating  the  advan- 
tages of  internal  lubrication,  Mr.  Cheesman 
quoted  the  experiments  of  A.  S.  Biggart. 
An  unlubricated  rope  stood  16,000  bends 
before  fracture  commenced,  while  the  same 
rope  when  lubricated  stood  38,000  bends 
over  the  same  pulley.  Another  similar  test 
showed  that  the  life  of  the  rope  was  just 
doubled  by  internal  lubrication. 


HOW  TO  SMILE. 


Meet  your  customers  with  a  smile  on  your 
face,  and  if  it  is  not  a  self-evidently  manu- 
factured one,  it  will  bring  you  good  returns 
before  night,  remarks  a  contemporary.  Most 
certainly,  if  it  is  one  simply  gotten  up  for 
business  purposes  and  does  not  come  from 
an  inherent  or  cultivated  kindness  of  heart, 
your  customer  will  detect  the  fraud  and 
think  less  of  you  for  covering  your  face  with 
the  symbol  of  kindness,  which  is  after  all 
only  the  formation  of  the  dollar  mark  upon 
your  lips.  No,  we  don't  mean  that  kind  of 
a  smile,  but  one  that  comes  out  and  is  the 
product  of  a  thankful  heart  and  manifests 
itself  in  the  beaming  eye  and  sympathetic 
tone.  This  kind  of  a  smile — the  true  and 
not  the  counterfeit — will  bring  you  friends, 
and  friends  mean  customers,  customers 
mean  a  good  profitable  return  for  your 
labors,  and  all  the  blessings  which,  honestly 
earned,  money  can  bring  with  it. 
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ALUMINUM  AND  ITS  USES. 

A  GOOD  many  of  my  correspondents, 
says    Philemon    in    Hardware    Re- 
porter, especially  those  in  the  tin  and 
roofing  shops,  have  been  asking  questions 
in  regard  to  aluminum,   and,  at   the  same 
time,  prophesying  great  things  about  it.     In 
a  recent  trip,   I   found  a  number  of  persons 
who  were  enthusiastic  over  the  new  metal. 
Many  of  these  men   seem  to  think  that  in 
aluminum  we  have  a  metal  which  can  have 
the  strength  of  steel,  the  color  of  silver  and 
all  the  good  mechanical  properties.     People 
read  with  wonder  of  aluminum  boats,  cars, 
bicycles,  and,  in   fact,    almost   every   other 
article  or  structure  which  men  build.     They 
dream  of  wonderful  things  when  this  light 
metal  shall  be  universally   used      Unfortu- 
nately, their  dreams  are  not  going  to  realize 
any  more  than  other  dreams  do,  and  it  will 
not  be  because  of  high  prices  that  they  fail. 
The  cost  of  aluminum  for  the  last  year  or 
two  has  not  varied,  bulk  for  bulk,  very  much 
from  that  of  copper.     It  is  true  its  price   is 
about    four  times  as   great,  but   as  it   only 
weighs  one-quarter  as  much,  it  is  as  broad 
as  it  is  long,  as  the  price  is  equal.     There 
are  several  great  troubles  to  be  met  with  in 
handling  this  metal.     First,   it  is    stretchy. 
In  other  words,  it  is  one  of  the  waxy  metals 
that  belong  to  the  copper  class.  Such  metals 
commence  to  stretch  when  strain  is  put  upon 
them  and  they  keep  on  stretching  until  they 
break.     Aluminum  is   a   soft  metal,  conse- 
quently, for  horseshoes  and  for  similar  uses 
where    much    wear   is  to   be    encountered, 
aluminum  is   too   soft   to   be    durable.     Of 
course,  for  trotting  horses,  where  it  is  as  ad- 
visable to  have  as  little  weight   as   possible 
in  the  shoe,  it  may  be   desiraole,  and  it  is 
quite  possible  to  use  aluminum  shoes,  but  it 
is  not  possible  to  use  the  metal   generally 
for  such  purposes. 


true  to  the  second,  the  elevator  boy  careful 
about  the  niceties  of  stopping  and  staiting 
and  shutting  doors,  the  office  boy  who  ob- 
serves where  the  waste-paper  basket  is  used 
and  puts  it  there — these  rise,  and  others  do 
not." 


VALUE  OF  ACCURACY. 

The  president  of  a  New  England  College, 
according  to  an  exchan„e,  in  a  recent  ad- 
dress emphasized  the  moral  valueof  accuracy. 
"There  is  a  conscience  of  the  mind,"  said 
he,  "  without  the  use  of  which  no  one  can 
ever  expect  to  become  right-minded."  But 
more  than  that  he  urged  that  accuracy  is  a 
joy.  "Good  study,"  he  said,  "is  not  a 
pastime— no  one  would  claim  that  ;  but  it 
may  be  made  a  very  interesting  business. 
Attention,  if  it  is  not  strained,  may  become 
a  source  of  pride  and  delight.  I  have  no 
doubt  that  if  we  would  cultivate  the  habit  of 
accuracy,  we  might  detive  quite  as  much 
pleasure  from  it  as  from  the  Yankee  substi- 
tute of  guessing  at  things.  Not  only  does 
devotion  to  accuracy  bring  its  moral  gains 
and  its  pleasures,  though  no  more  valuable. 
Whatever  shallow  cynics  may  say,  in  the 
long  run  it  is  the  accurate  new -paper  that 
wins  circulation,  the  accurate  clerk  that 
keeps  his  place,  the  accurate  writer  whose 
words  are  read  and  heeded.     The  engineer 


BICYCLE  SUNDRIES. 

HARDWARE  last  weekpublished  illus- 
trations of  some  of  the  lines  of  bicycle 
sundries  carried  by  Rice  Lewis  & 
Son,  Ltd.  This  week  we  supplement  the 
list. 

Cut  No.  i  shows  the  "Standard"  bicycle 
oiler.      This    oiler   is    handsomely    nickel- 


WHAT  CHEAPNESS  SHOULD  DO. 

The  suggestion  is  made  from  a  practical 
source  that  the  cheapness  and  very  great 
abundance  of  wrought  scrap  should  stimulate 
the  growth  of  the  manufacture  of  open 
hearth  basic  steel.  Manufacturing  consum- 
ers have  been  so  widely  educated  to  the  use 
of  steel  that  :t  can  now  be  safely  claimed 
that  steel  has  the  preference  among  all 
classes  of  consumers.  This  is  shown  by  the 
persistent  demand  for  steel,  notwithstanding 
the  higher  cost  of  billets  has  latterly  made 
steel  in  some  forms  considerably  dearer 
than  iron.  Until  wrought  scrap  advances 
materially  in  price,  the  production  of  open 


No. 
plated,  and  is  especially  designed  for  use  on 
bicycles.  By  pressing  the  protruding 
wire  plunger  against  the  object  to  be  oiled 
one  drop  of  oil,  and  one  only,  is  released, 
thus  preventing  waste.  The  nickel  cover- 
ing for  the  spout  is  an  additional  safe-guard 


No.   2. 

for  the  pocket.  Rice,  Lewis  &  Son  are  put- 
ting the  "Standard"  on  the  market  in  two 
sizes,  the  smaller  size  being  convenient  for 
carrying  in  the  vest  pocket.  The  firm  is 
also  showing  a  line  of  whistles  and 
calls.     No.    2   is  the   "Universal,"  and  it  is 


made  in  three  sizes.  N0/3  is  the  "  Echo," 
and  is  put  on  the  market  in  one  size  only. 
The  "  Echo"  is  said  to  be  the  loudest  and 
neatest  whistle  made,  and  can  be  conveni- 
ently carried  in  the  vest  pocket. 


hearth  basic  steel  could  be  conducted  on  a 
very  cheap  basis,  while  the  high  quality  of 
the  product  would  probably  enable  it  to 
command  a  slight  if  not  a  good  premium 
over  competing  products  by  other  processes. 
An  open  hearth  basic  steel  plant  would  seem 
to  be  very  suitable  for  moderate  sized  rolling 
mills  whose  owners  prefer  to  control  their 
own  supply  of  raw  material  instead  of  pur- 
chasing billets.  The  development  of  this 
branch  of  the  steel  industry  would  solve  the 
problem,  now  growing  serious,  of  what  is  to 
be  done  with  the  steadily  growing  stocks  of 
wrought  scrap. — Iron  Age. 


KEEP    KICKING. 


Once  upon  a  time,  says  a  contemporary, 
two  frogs  who  had  been  living  in  comfort 
and  ease  in  a  cool  pool  of  clear  water  were 
accidently  scooped  up  by  a  pious  milk- 
man in  a  bucket  of  water  which  he  poured 
into  his  can  in  order  to  give  his  milk  more 
body,  and  thereby  increase  his  revenue.  The 
frogs  were  astonished  to  find  themselves  in 
an  unknown  element  in  which  it  was  not 
possible  to  support  life,  and  they  had  to  kick 
vigorously  in  order  to  keep  their  heads  above 
the  milk.  One  of  them,  disheartened  by  be- 
ing shut  up  in  the  dark  in  an  element 
new  to  him,  said  :  "  Let's  give  it  up  and  go 
to  the  bottom;  it's  no  use  kicking  any  longer." 
The  other  said  :  "  Oh,  no;  let's  keep  kicking 
as  long  as  we  can,  and  see  what  the  outcome 
will  be.  Maybe  things  will  change 
presently."  So  one  frog  gave  up  and  went 
to  the  bottom.  The  other  kept  kicking,  and 
when  the  pious  milkman  got  to  town  and 
opened  his  can,  behold  1  the  frog  had  kicked 
out  a  lump  of  butter  large  enough  to  float 
him,  and  he  was  sitting  on  it  very  comfort- 
ably. 

Moral — In  hard  times  never  give  up,  but 
keep  kicking. 
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MONEY-WASTING  ADVERTISING. 

BY  NATHANIEL  C.  FOWLER,  JR. 

THE  man  who  says  that  all  advertising 
pays  is  a  liar.  Half  the  advertising 
mediums  are  worth  half  charged  for 
them.  Half  the  methods  of  publicity  are 
worth  little  more  than  nothing. 

The  circulation  of  the  average  advertising 
solicitor  is  twice  as  large  as  the  circulation 
of  his  medium. 

Half  the  advertising  is  placed  because  the 
man  who  asked  for  it  knows  his  business. 

Half  the  printed  matter  suits  the  composi- 
tor better  than  the  man  who  sends  it  out. 

Half  the  printed  matter  is  ten  times  too 
long. 

Half  the  advertisements  attract  nobody. 

Half  the  descriptive  catalogues  ate  under- 
stooi  principally  by  their  publishers. 

Advertising  will  pay  if  not  too  much  and 
not  too  little  money  is  expended  for  it. 

Economy  is  to  be  practiced  in  advertising. 

Economy  is  to  be  practiced  in  everything. 

Too  much  economy  in  advertising  is  just 
as  unprofitable  as  too  little  of  it. 

The  newspaper  or  regularly  issued  peri- 
odical is  the  fundamental  back,  sides,  and 
bottom  of  all  successful  advertising,  and  all 
else,  to  be  profitable,  must  be  used  in  con- 
junction with  it. 

The  circular  has  its  place;  so  has  the 
flyer,  the  hand-bill,  the  sign  on  the  fence, 
the  painting  on  the  rock,  the  novelty,  and 
everything  else  which  tends  to  bring  people 
to  the  store  or  to  keep  regular  customers. 

In  every  town  of  any  size  there  are  one  or 
two  directories. 

The  majority  of  directories  are  issued  by 
concerns  who  grind  them  out  by  the  yard 
and  paste  on  new  covers,  getting  their  names 
from  the  other  directories. 

The  directory  publisher  depends  upon  the 
advertisements  and  not  upon  the  sale  of  the 
directory  for  profit,  because  it  has  no  sale. 

The  majority  of  local  dealers  advertise  in 
every  directory. 

It  may  pay  to  advertise  in  the  regular 
standard  directory  of  the  town,  but  it  never 
pays  to  advertise  in  directories  not  thor- 
oughly standard. 

If  the  advertiser  thinks  his  advertisement 
in  the  back  pages  of  the  directory,  surround- 
ed by  100  or  1,000  more  advertisements,  is 
of  any  particular  use  to  him,  let  him  put  a 
$5  bill  among  these  advertising  pages,  place 
the  directory  in  the  most  conspicuous  place 
in  his  store,  and  he  will  find  that  his  money 
is  about  as  safe  in  that  directory  as  it  would 
be  in  his  safe. 

The  charitable  programme,  and  pro- 
grammes issued  by  other  local  entertain- 
ment committees,  come  under  the  classifica- 
tion of  legitimate  blackmail ;  that  is,  they 
are  honestly  issued,  their  publishers  are 
leading  men  and  women,  and  it  generally 
does  not  pay  the  advertiser  to  refuse  to 
place  a  small  announcement  in  them,  be- 
cause by  not  doing  so  he  is  liable  to  get  the 


ill-will  of  regular  or  prospective  customers. 
He  must  take  this  advertising  space,  al- 
though it  is  practically  worthless  in  itself, 
and  charge  it  either  to  charity  or  to  profit 
and  loss. 

The  advertiser  issues  a  pamphlet,  describ- 
ing his  goods. 

He  spoils  it  because  he  plasters  his  name 
all  over  it. 

He  gives  information  of  interest  to  himself 
and  not  of  interest  to  the  public. 

He  is  too  technical. 

He  does  not  present  his  goods  so  that  the 
public  can  understand  what  he  intends  to 
tell  them. 

He  makes  a  directory  of  his  catalogue 
when  he  should  make  of  it  an  interesting 
book  of  reading. 

More  good  money  has  been  lost  in  cata- 
logue and  descriptive  pamphlet  advertising 
than  in  almost  any  other  method  of  pub- 
licity. 

The  catalogue  is  indispensable,  but  its 
value  is  practically  annihilated  by  over- 
writing it  and  presenting  it  to  the  public, 
typographically  and  otherwise,  in  a  way 
which  makes  the  public  immediately  throw 
it  into  the  waste-basket  without  even  a 
glance  of  recognition. 

The  flyer  is  illegitimate  in  that  it  is  a 
cheap  way  of  advertising — cheap  in  cost, 
and  cheap  in  every  way. 

The  flyer  can  be  made  to  be  of  benefit  if 
it  contains  the  briefest  matter,  and  only 
makes  one  point  at  a  time. 

The  flyer  should  never  be  used  to  dispose 
of  regular  stock,  but  it  can  be  used  for  the 
announcement  of  bargains,  shop-worn  arti- 
cles, or  anything  else  out  of  the  Uaual  line. 

The  newspaper  announcement  of  bargains 
is  worth  much  more  than  the  flyer,  but  both 
can  be  used  to  advantage. 

Never  let  a  boy  distribute  flyers,  unless 
the  boy  is  guaranteed  by  some  surety  com- 
pany. 

If  he  is  like  the  average  boy,  or  like  you 
as  you  were  when  a  boy,  he  will  leave  from 
one  to  one  hundred  at  each  house,  and  give 
to  each  passer-by  as  many  as  he  will  take. 

The  circular  left  at  the  door  seldom  gets 
beyond  the  front  steps,  because  the  wind 
blows  it  away. 

If  the  bell  is  rung,  the  servant  girl  takes 
the  flyer  into  the  kitchen,  and  there  it  re- 
mains. 

About  one  out  of  a  hundred  circulars  left 
at  houses  is  seen  by  the  inmates. 

About  one  out  of  every  twenty  five  handed 
to  passers-by  is  read  by  the  receiver. 

A  circular  to  "e  delivered  at  the  houses, 
to  be  of  any  value,  must  be  handsomely 
printed,  and  sent  in  a  sealed  envelope,  pro- 
perly addiessed. 

The  circular  given  out  upon  the  street 
must  contain  little  matter  and  be  in  large 
type,  that  when  the  pedestrian  drops  it,  and 
it  happens  to  fall  face  up  upon  the  sidewalk, 
it  may  then  do  a  little  good  as  a  transient 
advertisement. 


Signs  on  fences  have  been  proven  to  be 
profitable. 

Do  not  have  the  signs  so  near  the  street 
that  the  occupants  of  carriages  cannot  easily 
read  them. 

A  large  sign  at  a  distance  is  much  better 
than  a  small  one  near  to. 

Do  not  use  the  expression  :  "  Go  '  to 
Smith's,"  or  "Smith's  is  the  cheapest." 

Paint  lines  of  life. 

Say  something  broad  and  out  of  the  con- 
ventional ruts. 

"  Go  to  Smith's  "  means  nothing. 

"  Smith's  is  the  cheapest "  is  a  hackneyed 
expression  passed  by  everybody. 

Of  course  the  sign  cannot  be  changed 
often,  and  therefore  it  must  be  of  perma- 
nent character,  but  that  does  not  interfere 
with  its  being  bright. 

If  you  know  how  to  be  funny,  be  funny  in 
your  signs. 

Dry  prose  is  bad  enough,  but  cheap  wit  is 
an  abomination. 

The  mile-board  idea  is  not  bad,  although 
conventional. 

If  you  put  up  mile-boards  be  sure  that 
your  distances  are  correct.  It  doesn't  make 
a  prospective  customer  feel  very  well  to  read 
while  on  the  way  that  it  is  five  miles  to 
Jones',  and  then,  after  traveling  a  mile  fur- 
ther, discover  that  he  is  five  miles  and  a  half 
away. 

Be  sure  that  your  signs  along  the  railroad 
are  a  considerable  distance  from  the  track, 
because  passengers  on  a  moving  train  can- 
not read  letters  close  by  the  road-bed. 

Advertisements  on  hotel  blotters  and  depot 
clocks  are  worth  comparatively  little,  because 
users  of  hotel  blotters  are  transients,  and 
people  don't  stay  long  in  a  depot  if  they  can 
help  it,  and  those  who  do  are  not  generally 
townspeople. 

Stereopticon  advertising  sometimes  is  val- 
uable, but  is  not  generally  worth  as  much  as 
is  charged  for  it.  It  is  of  too  transient  a 
character. 

The  advertisement  in  the  regular  news- 
paper generally  pays. 

The  advertisement  in  anything  else  may 
or  may  not  pay. 

From  one-half  to  three  quarters  of  the  ad- 
vertising appropriation  should  go  into  the 
regular  newspapers,  the  balance  into  cata- 
logues and  other  printed  matter. 


ADAM   HOPE 
&  CO., 


Offer  for  Sale 


HAMILTON 


"Pioneer"  and  "Sloss" 

PIG   IRON 

These  are  fine  foundry  irons,  being  strong 

and  large  scrap  carriers. 
Also  all  the  well-known 

Scotch  Brands, 

Broken  Car  Wheels, 
and  Railway  Cast  Scrap. 


HARDWARE 


21 


MECHANICS  FOR  MERCHANTS. 

IN  the  ordinary  acceptation  of  the  term 
the  "  commercial  "  or  business  college 
means  a  bookkeeping  college,  and  in  a 
large  part  of  the  institutions  having  this 
name  throughout  the  country  the  sole  aim  is 
to  impart  a  knowledge  of  bookkeeping  in  all 
its  applications  and  to  give  to  the  young 
man  such  instruction  in  the  bookkeeping 
branches  as  will  enable  him  to  successfully 
enter  upon  a  business  career.  The  idea  of 
adding  anything  to  the  couises  as  laid  down 
in  the  better  schools  of  this  class  seems  to 
be  an  unheard-of  proposition.  Additions 
have  been  few  and  far  between  in  the  last 
thirty  years.  They  have  mainly  consisted 
of  new  systems  applicable  to  new  branches 
of  business. 

In  answer  to  the  question  what  could  be 
with  the  greatest  advantage  added  to  the 
course  of  such  a  college  to  better  fit  the 
young  man  for  success  in  a  business  career, 
we  answer  unhesitatingly  a  course  in  ele- 
mentary mechanics.  To  most  business  edu- 
cators this  will  seem  an  irrational  idea,  and 
probably  a  very  large  proportion  of  the 
young  men  who  are  studying  bookkeeping 
would  think  that  mechanics  was  the  last 
thing  in  the  world  which  they  needed  to 
help  them  in  a  business  way.  Let  us  see. 
The  greatest  number  of  mistakes  made  by 
business  men  seem  to  be  in  mechanical 
lines.  They  conduct  a  store  and  a  counting 
house  very  fairly,  and  when  they  undertake 
the  factory  they  are  very  likely  to  produce 
blunders  which  are  phenomenal.  Even  in  the 
handling  of  goods  in  stores  there  is  a  univer- 
sal want  of  mechanical  knowledge  manifested 
by  the  heads  of  departments  which  shows  that 
more  blunders,  as  we  have  said,  ire  made 
in  this  department  than  in  almost  any 
other.  The  worst  errors  made  by  the  busi- 
ness men  are  in  the  mechanical  line,  and  of 
these  we  only  have  to  mention  the  Keely 
motor  as  an  example.  Here  was  stock  in 
an  entirely  impracticable  affair  with  a  nom- 
inal value  of  $50,  which  was  sold  for  over 
$2,500.  A  little  mechanical  knowledge 
would  have  kept  the  legitimate  business  ele- 
ment out  of  such  a  scheme,  but  in  these  days 
of  mechanical  achievements,  mechanical 
credulity  has  been  cultivated  to  such  an  ex- 
tent that  one  only  has  to  put  a  thing  plausi- 
bly to  find  the  ordinary  business  man  a 
ready  dupe.  Inventions  to  supersede  the 
crank,  to  propel  ships  by  jets  of  water,  to 
utilize  a  thousand  and  one  "  forces  of 
nature"  which  do  not  exist,  find  ready  and 
constant  votaries  in  the  business  circles  of 
our  country,  while  schemes  of  the  greatest 
usefulness  languish  and  die  and  opportun- 
ities for  immense  fortunes  are  lost,  simply 
because  men  with  money,  and  business  tact 
and  brains,  have  not  sufficient  mechanical 
comprehension  of  the  importance  of 
mechanics  to  undertake  them,  or  when  un- 
dertaken do  not  have  the  technical  know- 
ledge to  fotesee  and  overcome  trivial  diffi- 


culties, meeting  which  they  are  discouraged 
and  abandon  the  undertaking  in  disgust, 
still  ready,  however,  to  invest  in  the  first 
bogus  enterprise  that  appears. 

The  student  will  ask  what  use  will  mechan- 
ics be  to  him.  Is  it  merely  for  the  purpose, 
as  it  were,  of  keeping  him  out  of  mischief? 
Bv  no  means.  There  is  another  side  to  this 
question.  The  greatest  fields  for  business 
success  are  to  be  found  in  the  mechanical 
lines.  The  fortunes  of  the  present  day,  as 
well  as  of  the  future,  are  to  be  found  in  the 
development  of  the  resources  of  nature,  and 
not  in  pure  and  simple  commercial  lines. 
The  man  of  business  who  combines  with  his 
business  ability  a  very  small  amount  of 
mechanical  knowledge  is  almost  as  certain 
to  die  rich  as  he  is  to  live  and  do  business. 
It  is  only  necessary  to  name  in  this  connec- 
tion one  or  two  of  the  men  who  are  wealthy 
in  this  world,  and  become  so  by  their  own 
exertions.  Henry  Bessemer,  Andrew  Car- 
negie, Sir  William  Armstrong,  Herr  Krupp, 
and  others  are  looked  upon  as  great  invent- 
ors. Practically  they  had  to  commence 
ivith  a  very  small  but  practical  knowledge  of 
mechanics,  and  this  they  put  to  use  to  the 
very  best  possible  advantage.  They  were 
able  also  to  understand  the  inventions  of 
others,  and  to  take  them  to  the  right  market. 
Sir  Joseph  Whitworth  might  be  cited  in  the 
same  way.  The  business  men  who  are  rich 
because  of  a  moderate  mechanical  know- 
ledge are  to  be  numbered  by  the  tens  of 
thousands. 

Two  great  lines— the  mechanical  and  elec- 
trical— are  open  at  the  present  time.  In 
general  it  is  supposed  that  these  can  only  be 
entered  by  inventors.  This  is  a  mistake  ; 
inventions  can  be  had  for  a  song.  The  de- 
veloping of  them  calls  for  men  of  business 
talent  who  have  some  knowledge  of  funda- 
mental principles.  In  the  immediate  future 
in  the  electric  line,  for  example,  dynamos 
and  motors  must  be  manufactured  in  untold 
numbers.  Now  they  are  largely  built,  and 
between  manufacturing  and  building  there 
is  a  wide  difference  in  profit. 

Lastly,  the  question  comes  up,  what  would 
we  do  for  a  boy  or  young  man  to  whom  we 
propose  to  add  mechanics  as  a  branch  of 
his  education  ?  First,  we  would  teach  him 
the  principles,  the  reasons  and  the  facts  of 
mechanics  in  a  general  way.  We  would 
give  him  the  foundation  of  the  science  cl 
physics,  with  sufficient  practical  experimen- 
tation to  enable  him  to  really  comprehend 
it.  We  would  also  give  him  an  idea  of  the 
immutable  laws  of  the  universe  and  then 
some  idea  of  their  scope  and  application. 
We  would  put  them  before  him  in  such  a 
way  that  he  would  not  fall  a  prey  to  the 
first  inviting  fraud  who  devised  a  new  jargon 
and  juggled  with  experimental  mechanics. — 
William  Eugene,  in  Business. 


The  Canada  Shipping  Co.  will  apply  for 
legislation  to  reduce  present  capital  stock 
and  to  issue  preference  shares. 


SITUATIONS  VACANT. 


HARDWARE  CLERKS-INCREASE  YOUR  IN- 
COME by  showing  The  Hardware  Dealer's  Maga- 
zine to  your  local  hardware  merchants  and  manufac- 
turers. Subscription  $1.00  a  year.  Liberal  commission. 
For  sample  copy,  terms,  etc.,  address  D.  T.  Mallett, 
Publisher,  78  Reade  St  ,  N.Y. 


Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of   Hot    Pressed 
Nuts,  Square  and  Hexagon 


Roofing  and  Building  Paper 


Tarred    Felt, 
Dry  and  Tarred  Sheeting 

Building  Paper, 
2  and  3  Ply  Ready  Roofing, 
Pitch,  etc., 

In  stock  here  for  the  convenience  of  the  Trade. 

Alex.  Mc Arthur  &  Co.,  Montreal 


H.    D.   SIMMONS  &  CO.,     R^sentatives 

85  York  Street,  TORONTO. 

TELEPHONE    3164. 


OUR  SALES  OF 


"BURHAM 


»   Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  other 
Try  it  and  be  convinced 


Sole  Consignees  for  Canada, 


IWRAE  &  CO.,  OTTAWA 

LIQUID 
GLUE 

■HE     BEST. 


THE  ART  METROPOLE,  Agents. 

131  Yonge  Street,  TORONTO. 

1879 ESTABLISHED 18  79 

Essex  Handle  and  Wood-Turning  Works 


Next  in  importance  to  the 
Axe,  comes  the  Handle. 

Our  shaved  pattern  is  pronounced  bv  choppers  to  be 
just  right.  If  you  do  not  sell  them  it's  time  you  did, 
because  they  are  what  the  people  want  who  use  axes. 
If  you  do  not  get  them  from  your  wholesale  house  send 
direct  to 

GARDNER  BROS.  &  CO.. 

Manufacturers  all  kinds  of  Handles  and  Wood  Turning 
ESSEX,    ONT. 
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TRAIN  THE  MEMORY. 

A  MEMORANDUM  is  a  good  thing 
for  many  purposes,  but  we  should 
learn  not  to  depend  upon  it  for 
things  which  we  ought  to  "  have  at  our 
fingers'  end,"  for  knowledge  that  ought  to  be 
part  of  our  very  selves,  says  a  contemporary. 
The  Earl  of  Chatham,  in  those  famous  let- 
ters to  his  nephew,  advises  him  not  to  de- 
pend much  on  his  memorandum  book. 
"  Your  memory,"  he  says,  is  a  good  friend, 
who  if  you  do  not  trust  him  will  soon  cease 
to  serv«  you." 

.  A  junior  partner  in  a  house  was  one  day 
seated  before  a  table  with  samples,  a  micro- 
scope and  a  new  memorandum  book,  deter- 
mined to  learn  and  note  down  everything 
that  was  to  be  learned  about  cloth.  The  old 
partner  came  along  and  advised  him  to  put 
up  his  glass  as  he  might  possibly  need  it 
some  day,  though  not  likely  ;  then  burn  the 
memorandum  and  go  among  the  goods  ; 
lookat  them, feel  of  them,  learn  toknowthem 
thoroughly,  ask  questions,  remember  what 
he  heard,  and  before  he  knew  it  he  would  be 
able  to  tell  the  value  of  a  piece  of  goods  in 
the  dark.  "You  can't  learn  this  business  by 
rule,  young  man,"  he  said,  "  you've  got  to 
absorb  it." 

You  know  that  with  dexterity  a  trained 
hand  can  turn  off  its  accustomed  work.  Just 
so  a  trained  memory  can  imbibe  ideas,  can 
ticket  and  lay  them  away  on  the  shelf  in  ex- 
cellent order,  ready  to  be  brought  out  when- 
ever called  for.  As  one  has  said,  "  People 
talk  about  being  blessed  with  a  good  mem- 
ory, but  anyone  of  ordinary  mental  capacity 
may  bless  himself  with  that  useful  article  if 
he  will  but  try." 

A  frequent  review  of  knowledge  is  quite  a 
help  to  retain  it,  especially  in  the  start. 
Rapidly  run  over  at  night  the  points  you 
have  gained  through  the  day.  Study  over 
those  you  have  noted  down,  and  transfer 
them  to  the  mental  ledger,  so  you  may  never 
have  to  recur  to  the  same  on  the  place-book 
again. 

A  "sponge"  is  not  thought  to  represent 
just  the  kind  of  character  to  be  cultivated, 
but  if  we  would  all  learn  to  absorbknowhdge 
sponge  fashion,  we  should  be  great  gainers. 
Be  just  as  much  of  the  sponge  as  you  can  in 
taking  up  information  about  your  business, 
from  every  available  source. 


the  directors  have  voted  a  large  amount  for 
novelties  and  special  features  which  are 
bound  to  attract  the  people.  The  grounds 
are  also  being  vastly  improved  this  year. 
Any  one  desiring  a  copy  of  the  prize  list  can 
obtain  one  by  dropping  a  post  card  to  Mr. 
H.  J.  Hill,  manager,  Toronto. 


left  until  the  hole  is  opposite  the  desired 
number  when  the  point  can  be  readily  re- 
moved as  shown  in  sketch  B. 


CANADA'S  GREAT  FAIR  FOR  1894. 

The  Toronto  Industrial  Exhibition  has 
now  become  one  of  the  great  events  of  the 
year  in  Canadian  history,  and  is  looked  for- 
ward to  by  the  people  in  all  parts  of  the  Do- 
minion. We  have  received  a  copy  of  the 
prize  list  for  this  year's  fair,  which  is  to  be 
held  from  the  3rd  to  the  15th  September 
next.  The  amount  of  prizes  offered  is  as 
large  as  ever,  and  there  is  every  prospect  of 
this  year's  show  excelling  all  others,  as  there 
is  no  other  great  fair  to  conflict  with  it,  and 


A  HANDY  DRILL. 

THE  Automatic  Drill,  an  illustration  of 
which  is  herewith  given,  is  being  put 
on  the  market  by  H.  S.  Howland,  Sons 
&  Co.  The  drill  points  are  all  contained  in 
the  handle,  each  in  a  separate  compartment, 
and  the  exact  location  of  each  size  is  seen  at 


THE  TRAVELER  CONVINCED  HER. 

THE  other  da>  an  omnibus,  full  of  pas- 
sengers, drove  up  to  its  suburban 
terminus,  says  a  contempoiary.  Side 
by  side  sat  a  commercial  traveler  and  a  lady 
temperance  lecturer.  The  commercial  tra- 
veler seized  his  bag  and  made  a  move  to  get 
ou\  The  lady  made  a  snatch  afier  him  and 
he  halted. 

"  I  beg  your  pardon,"  she  said,  "  but  you 
have  my  bag." 

"You  are  certainly  mistaken,  madam," 
the  traveler  said,  courteously  but  firmly, 
'  This  bag  is  mine." 

"  No,  sir,"  the  lady  replied  firmly,  "  it  is 
mine.  I  should  know  it  among  a  thousand. 
You  must  not  take  it." 

But  the  traveler  persisted  and  the  lady  in- 
sisted, and  they  came  very  near  quarreling. 

Presently  one  of  the  passengers  pointed 
to  a  twin  bag  in  the  omnibus,  and  said  : 

"  Whose  is  that  ?" 

"  It  isn't  mine,"  said  the  traveler.  "  It  is 
just  like  mine,  but  this  is  mine." 

"  And  it  isn't  mine,"  said  the  lady.  "  He 
has  mine,  and  I  want  it,  and  I'll  have  it.  It's 
a  pity  if  a  lady  can't  travel  alone  in  this 
country  without  being  robbed  of  her  property 
in  broad  daylight." 

Finally  the  traveler  said  he  would  open 
the  bag  to  prove  his  property. 

The  lady  objected  at  first,  saying  she  did 
not  want  her  bag  opened  in  the  presence  of 
a  crowd  of  strangers. 

But  as  there  were  no  other  means  of 
settling  the  dispute,  she  at  length  consented. 

The  traveler  took  out  a  key,  opened  the 
bag,  and  the  curious  crowd  bent  forward  to 
see. 

On  the  top  of  everything  lay  a  big,  flat 
flask,  half  full  of  whisky,  a  pack  of  cards, 
meerchaum  pipe,  a  quarter  of  a  pound  of  to- 
bacco, and  a  snuff  box. 

The  traveler  was  the  first  to  recover  his 
self-possession  and  speech. 

"  Madam,"  said  he,  "  You  are  right.  The 
bag  is  yours.  I  owe  you  a  thousand 
apolo — " 

But  the  lady  had  fainted  and  the  traveler 
relocked  his  bag  with  a  quiet  smile. 

Early  in  the  afternoon  a  sign  painter  re- 
ceived a  note  in  a  feminine  hand,  asking  him 
to  come  to  a  certain  house  to  mark  a  black 
bag  in  white  letters  a  foot  and  a  half  long. 


a  glance,  as  the  numbers  designating  each 
are  upon  the  outside.  When  closed  the 
cap  stands  at  blank  O.  as  shown  in  sketch  A. 
When  the  operator  wishes  to  use  a  certain 
drill  point,  it  can  be.  turned  to  the  right  or 


E.  B.  Eddy,  the  well  known  manufacturer 
and  head  of  the  E.  B.  Eddy  Manufacturing 
Company,  of  Hull,  Quebec,  was  married  at 
Halifax,  on  Wednesday,  the  27th  ult.,  by 
Rev.  William  Fraser,  to  Miss  Jennie  Shireff, 
daughter  of  John  Shireff,  high  sheriff  of 
Northumberland  Co.,  N.  B. 
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BUSINESS  CHANGES. 

DIFFICULTIES,  ASSIGNMENTS.COMPROMISES. 

THOMAS  DAYNS,  general  merchant, 
Charing  Cross,  Ont.,  has  obtained 
an  extension. 

C.  S.  Wright  &  Co.,  carriage  manufactur- 
ers, are  in  difficulties. 

H.  Robichaud,  general  merchant,  Buc- 
touche,  N.  B.,  has  assigned. 

Thomas  &  Mowatt,  general  merchants, 
Elkhorn,  Man.,  have  assigned. 

Edward  Ellis,  Jr.,  general  merchant  and 
pedlar,  Glen  Smail,  has  assigned. 

King,  Leakey  &  Co.,  general  merchants, 
Calgary,  are  asking  an  extension. 

Hayden  Bros.,  plumbers,  have  placed  their 
estate  in  the  hands  of  H.  S.  Harwood. 

Langlois  &  Lalonde,  plumbers,  Montreal, 
have  compromised  at  20c.  on  the  dollar. 

John  Lounsbury,  general  merchant,  Up- 
per Haynesville,  N.  B.,  has  compromised  at 
50c.  on  the  dollar. 

W.  J.  Guy  &  Co.,  plumbers,  Queen  street 
west,  Toronto,  have  assigned  to  Henry  Bar- 
ber &  Co.     Liabilities  and  assets  small. 

M.  Dwan,  coal  and  wood,  Queen  street 
east,  Toronto,  has  assigned  to  E.  R.  C. 
Clarkson.  He  owes  about  $10,000,  with 
assets  nominally  the  same. 

H.  P.  Labelle,  furniture  dealer,  Montreal, 
has  assigned,  on  demand  of  Rolland  Freres, 
with  liabilities  of  about  $100,000.  The  prin- 
cipal creditors  are  Hochelaga  Bank,  $30,000; 
Banque  du  Peuple,  $12,000  ;  Estate  Evans, 
$14,000 ;  Mile.  Orkney,  $7,000  ;  H.  Picard, 
$3,000  ;  Jas.  Moore,  $1,678. 

PARTNERSHIPS     FORMED    AND    DISSOLVED. 

H.  Hubbard  and  Arthur  L.  England  have 
registered  a  partnership  in  Cowansville, 
Que.,  to  carry  on  business  as  tinsmiths  under 
the  style  of  Hubbard  &  England. 

CHANGES. 

James  Crerar,  hotel,  Yorktown,  Man  ,  has 
sold  out  to  C.  Abbot*. 

The  Hudson  Bay  Co.'s  general  store  at 
Russell,  Man.,  has  been  sold  to  W.  Mc- 
Kenzie. 

SALES   MADE  AND   PENDING. 
The  stock  ot  W.  A.  Freeman,  coal,  wood, 
mantels,  grates,  etc.,  Hamilton,  is  to  be  sold 
by  auction  on  the  10th  inst. 

FIRES. 

R.  J.  McNally,  furniture,  Blackstock,  has 
been  burned  out. 

Edwin  Shuttleworth,  sash  and  door  fac- 
tory, Weston,  has  been  burned  out. 

The  stock  of  the  Dominion  Safety  Lamp 
and  Brass  Works  Co.,  Montreal,  has  been 
damaged  by  fire  and  water. 

Paquet  &  Godbout,  sash  and  door  manu- 
facturer':, Montreal,  have  had  their  stock 
damaged  by  fire  and  water.  Loss,  $3,000  ; 
no  insurance. 


The  Houghton 
Patent  Key 
Lock  Wrench 


Combines  strength,  simplicity  and  durability,  and  is  unequalled  for  ease  and  rapidity  of  adjust- 
ment.    Manutactured  in  all  sizes  by  THE  PARIS  TOOL  MFG.  CO.,  LTD.,  PARIS,  ONT. 


OUR 

f\  Q FO I Q     C© ITl  C II "fc— For  all  kinds  of  mason  work. 

Sometimes  called 

\nf/\1    ER     I      I  IVI  1  — For  work  in  moist  or  wet  places. 

Is  the  best 
and  cheapest. 

Hardware  Merchants      -in  want  of  a  good  cement 

always  fresh  and  reliable, 
should  write  us 

Estate  of  John  Battle,  Thorold,  Ont, 


Should  keep 
it  in  stock. 


Make  New  Customers 


and  please  .  . 
your  old  ones 


.BY    HANDLING 


Work  easier,  cut  better 
and  wear  twice  as  long 
as  any  others.     .     .     . 


'Clauss  Scissors 


M 


CLAUSS  SHEAR  CO., 


TORONTO. 


5Bi- 
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Allan  Line 

ROYAL  MAIL  STEAMSHIPS 
Liverpool,  Londonderry,  and  Montreal  Mail  Service 


STEAMSHIPS. 

From 
Montreal. 

From 
Quebec. 

July  ri 
11      21 

"      28 

Aug.    4 

"      11 

"       18 

"      25 
Sept.    i 

July  15 

"     22 

"     29 
Aug.    5 
Not  calling 
Aug.  19 

NU  MIDI  AN 

PARISIAN 

MONGOLIAN 

♦LAURENTIAN 

SARDINIAN 

PARISIAN 

Sept.     2 

And  weekly  thereafter. 

The  Steamers  of  this  service  carry  all  classes  of  passeneers.  The  Saloons  and  Staterooms  are  in  the 
central  part  where  least  motion  is  felt.  Electricity  is  used  for  lighting  the  ships  throughout,  the  lights  being  at  the 
command  of  the  passengers  at  any  hour  of  the  night.  Music  rooms  and  Smoking  room  on  the  promenade  deck. 
The  Saloons  and  Staterooms  are  heated  by  steam.  Steamers  are  despatched  from  Montreal  at  daylight  on  the  day 
of  sailing,  and  sail  from  Quebec  at  9  a.m.  on  Sundays.  Steamers  with  a  *  will  not  stop  at  Quebec,  Rimouski,  or 
Londonderry.  RATE8  OF  PASSAGE : — Cabin,  $50  and  upwards,  according  to  location  of  Stateroom  and  number 
of  persons  occupying  same;  all  having  equal  privileges  elsewhere.  Second  Cabin,  $30  single,  iJGo  return. 
Steerage  to  Liverpool,  London,  Glasgow,  Belfast,  or  Londonderry,  $20.  Steerage  passengers  are  provided 
with  bedding  and  every  requisite  for  the  voyage  without  extra  charge. 

H.  &  A.  ALLAN,  Gen.  Agents,  Montreal,  or  H.  C.  BOURLIER,  1  King  St..  Toronto 
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D0W5WELL  BROS. 

HAMILTON,  ONTARIO 


MANUFACTURERS   OF 


Clothes  Wringers,  Mangles, 
Churns,  Washing  Machines, 
and  Household  Specialties 


Prices  are  low  but  you  will  find 
our  goods  first-class.  Send  for 
Catalogue 


Eastern  Agents 


I.  I, 


&  SON,  -  Montreal 


@^?^^^^i^^^^^ffic9S?@^^?^VM 


RAMSAY'S 

PURE 
WHITE  LEAD 


^SS35S?$53^^$S2<$^5^^^^ 


Parmenter  &  Bulloch 


Manufacturers  of 


Rivets,  Burrs,  Wire  Nails 

Of  every  Description 

Carpenters'  Braces,  and  other  Hardware  lines. 

SPECIALTIES  : 

Tubular,  and  Bifurcated  or  Slotted  Rivets,  I  acing 
Studs,  Rubber  Arctic  and  Leather  Shoe  Buckles,  and 
Shoe  Braces.  Write  for  Illustrated  Catalogue  and 
Price  List.  

Head  Office  and  Works:  QANAKOQUE,  DNT. 

BRANCH   WAREHOUSE: 

32  and  34  St.  Dizor  St.,  Montreal 


FLIES 


Robert  Ralston  &  Co, 


Are  sole  agents  for 
Canada  for 


Hamilton,  Ont. 
THE  MEXICAN 
FLY  EXTERMINATOR 

Manufactured  by  G   A.  HOSMEK  &  CO., 
Buffalo,  N.  Y. 


Files  will  not  bite  nor  light  where  this  It  used. 


Price,  $21  per  gross  or  $2  per  doz. 


THE  PROGRESS   OF  PITCH. 

COAL  tar  pitch  is  among  the  rescued 
wastes  of  modern  times,  explains  an 
exchange.     As  a  commercial  article 
it  cut  little  or  no  figure  less  than  fifty  years 
ago.     Gas   companies,  supposedly   alert    to 
the  values  of  byproducts,  permitted  millions 
of  gallons  of  tar  to  be  comparatively  wasted, 
which  if  m  ide  into  pitch  would  have  been  a 
source  of  revenue.     Its    uses  to-day  are  of  a 
wide  and  diversified  character.     For  roofing 
purposes  it  has  its  special  va  ues  and  figures 
largely  in    most  of  the   prepared    roofing  on 
the  market.     In  some  forms  of  street  paving 
it  has  an   equally    distinctive    place,    and 
where  judiciously   used  renders  pavements 
impervious  to    water  and  consequently  free 
from  its  corrosive  and  damaging  effects.    In 
the   manufacture    of   carbons    for    electric 
ligh  ing  it    is  used    extensively.     In  under- 
ground pipes  for  gas  or  water  a  coating  of 
this  material  is  used  for  protective  purposes. 
It  is    used  in   ship  and  boat  building  as    a 
preservative  of  timber  and  in   wooden  pipes 
for  the  same  purpose.     In  chemcal  works  it 
is  used  for   the   conveyance  of  cold   acids 
and     for     the     coating     of    acid     vessels 
or     holders.      In     Eng'and     and     in     this 
country  it  has  found  a  new    and  important 
use  in  the  manufacture  of  patent  fuel.     Coal 
dust    and    screenings    of    both    hard    and 
soft  coal,   mixed   with  a  low    percentage  of 
pitch  and  pressed  into  convenient  forms,  is 
becoming  a  popular  article  for  both  domes- 
tic  and    manufacturing    uses.     There   is  no 
doubt  but  that  the  demand   for  this  conven- 
ient form  ot   fuel   will  yet  create  an  almost 
entirely  new  industry.     Our  coal  waste  has 
been  criminally  prodigal.     We  have  dumped 
wealth  into  ditches,    choked   creeks  and  riv- 
ers with    our    pulverized   fuel,    and  covered 
pastures  and  suburban  lots  with  mountains 
of  powdered  anthracite  and  bituminous  coal. 
Competition  and    the  narrowing   margin  of 
profits  have   already  and   will   yet  continue 
to  enforce  economy  and  the  rescue  of  waste. 
It  is  in  this  field  of  utilizing  our  coal  screen- 
ings and  dust  that  coal   tar  pitch  will  add  to 
its  use  and   commercial  value.     Besides  the 
lines  indicated,  roofing,  paving,  electric  car- 
bons and  patent  fuel,  there  are  other  aven- 
ues of  service,  all  indicating  a   broadening 
market   for   the    use    of  pitch.     It  is  in  the 
utilization  of  by-products  and  in  the  gather- 
ing up  of  our   commercial    crumbs   so  that 
nothing  is  lost,  that  the  secrets  of  success  in 
the  future  will  be  vitally  identified. 


Burns,  Philp  &  Co.,  Ltd.,  Australian 
merchants,  have  opened  up  a  branch  of  their 
business  in  Vancouver,  B  C,  under  the  man- 
agement of  Frank  Dogan,  who  has  been 
for  many  years  with  the  firm  The  company 
is  strong  financially,  and  have  numerous 
branches  in  Queensland,  New  Guinea  and 
Western  Australia,  and  are  large  buyers  of 
all  kinds  of  merchandise  suitable  for  the 
Colonies. 


HEADQUARTERS 
FOR 

Tinners'  Hardware 
±22  Roofers'  Supplies 

Largest  StOCk  Prices  Lower 

Greatest  Variety         Than  Ever 

Write  us  before  buying  elsewhere. 

BERGER  BROS., PHILADELPHIA 

Canada  Iron  Furnace  Co,,  Ltd. 

Manufacturers  of 

CHARCOAL  PIG   IRON 

MONTREAL. 

brand  "GIF."  ME  MS 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO.  E.  DRUMMOND, 

Managing  Director  and  Treasurer 


PIRATES,,, 


Are  selling  Greens  under  many 
similar  names  tending  to  deceive 
the  public,  but  there  is  only  one 
original  and  reliable,  the  old  stand- 
ard in  the  United  States  and  Can- 
ada, and  that  is  ...  . 

John  Lucas  &  Co.'s 
Imperial  French  Green 


Pearl  Steel  Ware 
Chocolate  Steel  Ware 
White  Steel  Ware 

Lead  for  fine  quality. 


H.  BOKER,  Manufacturer. 
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Hal!  Price 


The  original  selling  price  of  "Ideas  for  Hardware 
Merchants'    was  $1.00  ;  the  price  now  is 

SO     OE 


And  Only  handled  by  ourselves.       We  bought  out  the  publishers 
at  a  bargain,  hence  the  exceedingly  low  price. 


There  is  a  tide  in  the  affairs  of  men 
Which  taken  at  the  flood  leads  on  to  fortune  ; 
Omitted,  all  the  voyage  of  their  life 
Is  bound  in  shallows  and  in  miseries." 


This  is  the  opportunity  of  your  life.  Will  you  grasp  fortune  as 
she  rapidly  glides  past  you  and  within  reach  ?  We  have  only  a 
limited  number  of  copies  and  they  are  rapidly  going.  Mailed  on 
receipt  of  price,  postage  prepaid. 


THE  J.  B.  McLEAN  PUBLISHING  CO. 

10  Front  Street  East,  TORONTO,  ONT. 
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TELEPHONE    1780. 


J.  H.  FARR  &  CO.  iffiajf  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,  Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 

-      TORONTO,    ONT. 


8  to   16    MORSE    STREET, 


For  Iron  Fencing 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
"Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


borate  MA/tK    JOSEPH  RODGERS  &  SONS, «— ■ 

*^  Ta  manufacturers  or 

^P  Pocket  and  Table  Cutlery,  Scissors,  Razors,  Erasers,  Etc. 

These    goods    have    fully    maintained    their    reputation    as    the    best    cutlery    in    the    world    for    over 

ONE    HUNDRED  AND  FIFTY  YEARS. 

Any  Infringements  of  our  Name  and  Corporate  Mark  will  be  promptly  prosecuted. 


Sole  Agents  for  Canada, 


JAMES  HUTTON  &  CO., 


Montreal 


CURRENT    JVTARKET    QUOTATIONS 


METALS. 


Tin. 

Lamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  20,    21 
Straits "     ....  20.    21 

Tin  Plates—  Charcoal  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes $5  50  $5  75 

I.X.,           "          6  75    7  00 

I.X.X.,       "           8  00    8  25 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 3  75    4  00 

IX              "             4  75     5  00 

IX.X.,        "            5  75    6  00 

I.XXX.,     "             6  75    7  00 

D.C.,  121x17         3  50    3  75 

DX 4  50    4  75 

D.X.X.        "            4  75    5  00 

Note. -Other  brands  might  be  shaded 

by  25c.  per  box. 

Coke  Plata— Bright 

Bessemer  Steel— 

I.C.,  usual  sizes   3  35    3  50 

I.C.,  special  sizes 3  60    3  75 

Charcoal  Plates — Terne. 

Dean  or  J.G.  Grade— 

I.C.  20  x  28,  112  sheets  . .     fi  50    6  75 

I.X.  Terne  Tin 8  75    9  00 

Old  process  I.C 13  00 

«  «      I.X 16  0C 

Charcoal  Tin  Boiler  Platet. 

Cooklev  Grade—  Per  lb. 

X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  [   6c,    6jc 

14x65,  ) 

Tinned  Plates 

72x30  up  to  24  gauge 6J    6} 

26        "     RJ    7 

28        "     71     7i 

Iron  and  Steel. 

Base  Price 

Common  Bar,  per  100  lb    ..  91  85  l  (>0 

(ieflned      "              "            ..    2  35  2  65 

Horse  Shoe  "          "            ••    2  60  2  75 

Hand                "           "              ••     2  25  2  30 

Hoop                              '              ..     2  25  2  30 

Swedish          "            "              -.4  00  4  25 

leigb  Shoe  Steel 2  50 


Tire  Steel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb    0  10    0  14 

Russian  Sheet       "       0  10}  0  11 

Tank  Platesl-5  and  thicker  2  00    2  25 

Boiler  Rivets 4  50    5  00 

Boiler  Tubes. 

!-inch    10}c 

-inch  13} 

Steel  Boiler  Plate. 

\  inch  $2  45 

Ifi    •'      2  35 

»4      ll      nd  thicker  2  25 

Sheet  Iron, 

8  to  20  gauge  2  50 

•22  to  24       "      2  35 

26  "       2  45 

28  "      2  65 

Canada  Plates. 

All  dull 2  50    2  55 

}  polished 2  55    2  60 

All  Bright  2  85 

Iron  Pipe, 

Wrought  674  to  70  Pc- 
Galvanized,  45  to  50  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  57}  p.c. 

Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 4*,  4J 

26gauge,  "       4|,5 

28      "  "        5,    5J 

Gordon  Crown — 
16  to  24  gauge,  per  lb  4J,  4} 


26  i 
28 


auge, 


Note — Cheaper  grades  about 
per  lb  less. 

Chain. 
Proof  Coil,  3-16  inch,  per  lb 

5-16"  "       '.'..'.'.'. 

% 


4M* 
4J,  5 
1  cen 


6    6  3-5 


Trace 


7-16 
% 

J4 


....  2J 
..2  4-5 


per  doz.  pairs    $3  60    5 

German  coil,  per  100  ft    165    2 

Jack  chain,  iron,  single,  per 

doz  yards 0  13    0  50 

Jack  chain,  double,  per  doz 

yards 0  15     

Jack  chain,  brass.  Bingle,  per 

coz  yards 0  20    1  10 


Copper— Ingot. 

English  B.  S  ton  lots  0  10}  0  11 

Lake  Superior  0  10}  0  11 

Bolt  or  Bar. 

Cut  lengths,  round,  }  to  1  in.  $0  20  JO  22 
"  round  &  square 

1  to  2  in 0  19    0  21 

Vote— Complete,  lengths  abou    <ifteen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60  $0  14    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  14}  0  16} 

Note — Extra  for  tinning,   2  cencs  per 
pound,  and  tinning  and  half  planishing 
3  cents  per  pound. 
Planished  and  tinned,   14x 

48andl4x60  0  26    0  27 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb..  0  16    0  17 
35  to  45       "  "        ..0  14}  0  15} 

"       50  lb  and  above  per  lb  0  14    0  14} 
Boiler  dt  T.  K.  Pitts. 

Plain  Tinned   per  lb 0  19 

Spun  "         ....  ....     0  23 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  18  0  20 

27  to  30      "      ..  0  20  0  21 

30  and  up 0  23  0  26 

Sheets,  hard-rolled  2x4  ft...  0  21  0  23 

Zinc   Spelter. 

Foreign,  per  lb 0  04}  0  04| 

Domestic    "      0  041  0  04} 

Zinc  Sheet. 

5  cwt  casks 0  041 

Part  casks 0  05 

Lead. 

Imported  Pig.  per  lb 0  2}    0  02J 

Domestic  "      0  02} 

Bar,  1  pound 0  04} 

Sheets,  2}  lbs,  sq.  ft,  by  roll  0  04}  0  04J 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  041  0  04} 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  30  p.c. 
discount. 


Note— Cut  lengths,  net  price  ton  lots 
30  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  7}c. 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  13}  C  14 

Standard  0  12}  0  13 

Wire o  17    0  19 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's.perlb  $0  10}  0  11 

Other  makes  "    0    9}  0  10 

White  Lead. 

Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  owt  4  50  4  75 

No.  1  Do "  4  50 

No.  2  Do "  4  25 

No.3  Do "  4  10 

Prepared  Paints. 

(In  1,  }  and  1  gallon  tins.) 

Pure,    pergallon $105 

2nd  qualities    "     0  90 

Barn(inbbls)  0  80      0  90 

Colors  in  Oil. 

(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre   0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green    0  09 

Chrome    "        ..:;;.' 0  08 

French  Imperial  Green  o  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwt  1  35  1  40 
"      (J.F.L.S.)"        "  2  75 

"  Roval  "  "  1  10  1  15 
Venetian  Red,  (best)  "  "  1  80  l  90 
English  Oxides  per  cwt  3  00  3  25 
American  "  )  „  „  .  „,  .  „n 
Canadian    "     \  1  25  l  90 

Paris  Green,  per  lb  0  15    0  16 

Burnt  Sienna,  pure,  per  lb 0  08} 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  lilack  "      0  09 

Chrome  Yellows  "      0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greens  "      0  12 

Golden  Ochre 0  03} 
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Varnishes  (in  bbls).  Axle  Grease. 

No.  1  Furniture,     pergal 0  69     Per  gross  7  00  13  00 

Extra        '  "        0  90  Bath  Tubs. 

Brown  Japan  "    .    ;  *>*£      Zinc  discount 4  60    4  25 

Brown  Japan,  Turpentine  p.  gal.  0  8a     Copper,  discount,  5U  p.c.  off  Revised 
No.  1  Carriage  "        1  30         uit. 

Steel  Clad  20  p.c.  dis. 

Bells—  Hand. 


0  51 

0  57 


0  44 


0  06J 
0  51 


Gold  Size  Japan       per  gal.  1  00    120 
Pure  Orange  Shellac      "       1  95    2  05 

Hard  Oil  Finish       130 

Oil  Shellac 140 

White  Shellac* 2  25 

Linseed  Oil  (in  bbls) 

Raw,    pergal  0  f3 

Boiled        "       0  56 

Turpentine  (in  bbls; 
Selected  Packages,  per  gal    0  43 
Castor  OH. 

Best,  perlb 0  06, 

Cod  Oil. 

Cod  Oil,  per  gal 0  50 

Glue  (in  bbls) 

Common,  0  07J  0  08 

French  medal 0  09i  0  (9J 

Cabinet,  sheet.. 0  11    0  12 

White,  extra  0  16    0  18 

Gelatine   0  20    0  30 

Strip   0  16    0  18 

Coopers    0  19    0  20 

A  1  clear  0  09 

Liquid  Glue — F.  LePage's,  dis.  20  to 
25  per  ct.  off  list;  Munn's,  dis.  25  to  30 
per  cent,  off  list. 


HARDWARE. 

Ammunition — Cartridges. 
B.  B.  Caps,  50  and  5  per  cent. 
Kim  Fire  Pistol,  dis.40to  45  p.c.  Amer. 
Rim  Fire  Cartridges,  Dom.  50&5p.c. 
Rim  Fire,  Military,  net  list,  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  pistol  sizes, 

Dom.  30  per  cent. 
Central    Fire    Cartridges,    sporting 

and  military,  1  >  and  5  per  cent. 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.     B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded  and    empty  Shells,  "  Trap  " 

and  "  Dominion  ' '  grade, 25  p.c 
Shot. 
Canadian,  common,  20  per  cent. 
Brass  Shot  Shells,  55  and  10  p  c. 
Primers,  30  per  cent. 

Wads. — Baldwin's. 

per  lb 
Best  thick  white  felt  wadding, 

in  Jib.  bags 1  00 

Best  thick  brown  or  grey  felt 

wads,  in  }  lb.  bags 0  70 

Best  thick  white  card   wads,   in 

boxes   of   500    each,    12   and 

smaller    gauges 0  99 

Best  thick  white  card  wads,  in 


Brass.   60    to  66§ 

Nickel  50  and  10  to  60  p.c 

Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 

Cow. 
American  make.discoun  t  60  to  60  and 

5  per  cent. 
Canadian,  dis  45  and  50  pc. 

Farm. 
American,  eacn 2  00    5  00 

House 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  perdoz  3  35    4  75 

Moulders'    "      7  50  10  00 

Blacksmiths'   discount   35,40  percent 
Belting. 

Agricultural,  50  per  cent. 
No.  1,  leather  dis.  40  &  5  p.c.  to  45  p.c. 
Beet,  ditto,  30  to  33J  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits— Auger. 
Gilmour's  dis  60  per  cent. 
Excelsior,  discount  60  perceive. 
Rockford  Common,  65  to  65  and  5  p.c. 

"       Perfection,  50  and  10  per  c. 
Jenniug's  Gen,  net  list  to  5  p.  cent  dis 

Car. 
Gilmcur's,  47}  to  50  percb^t 

Expansive 
Clark's,  15  per  cent. 
Excelsior,  10  percent. 
Gimlet 

Clark's,  perdoz 0  65    0  90 

Diamond,  Shell  "       100    150 

Nail  and  Spike,  per  gross    2  25    5  20 


Carpet  Sweepers. 

KiSBell,  per  doz 22  50 

World  '  21  75 

Daisy,  "  24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "       30  00    33  00 

Cartridges— See  Ammunition . 
Castors, 
Bed,  new   list,  dis.50pc.  )  to  50  i»nd  5 
Plate  dis.50pc,  )     percent. 

Cattle  Leaders. 

No  31  and  32,  per  gross 8  50  1125 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  J   10 

Queenston       "  1  10 

Napanee  "  i  10 

Chalk. 
Carpenters'  Colored,  per 

gross  0  45    0  75 

White,  lump,  per  owt   0  60    0  65 

Red 0  05    0  06 

Crayon,  per  gross   0  14    0  18 

Chisels — Socket,  Framing  and  Firmer 
American, dis  70  and  10  per  cent . 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85     4  00 

Churns 
Daisy  or  Leader,    dis.    from   factory 


Glass. 

—  Window. 

Box 

Price. 

Double 

St 

jr. 

Diamond 

Size 

Per 

Per 

50  tt. 

Ps 

United 

50  ft 

100  ft. 

100 

i  nches 

16  to  25 

1  20-25 

2  40 

1  75 

26  to  40 

1  40 

2  70 

2  00 

41  to  50 

2  90 

4  50 

57  to  60 

3  20 

5  00 

61  to  70 

3  5l> 

5  50 

71  to  80 

4  10 

6  25 

81  to  85 

4  50 

7  00 

86  to  90 

8  00 

91  to  95 

9  (0 

96  to  100 

10  00 

Pilkington^ 

[Discount  10  p.c.  off  for  box  lots,  and 
10  and  5  for  10-box  lots.] 
Ordinary, 
st  break $3  65 


Blacking,  (Catchpole's). 


No.  1,  Egyptian  Blacking. 
"    2,  " 

Blind  Rollers. 

Annex     per  doz. 

Mascot    " 

Erminie  " 


1  25 
1  35 
1  12 


9  00 
4  50 


Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  70  and  10  p.c. 
Tire,  dis  60  to  60  and  10  per  cent 
Stove,  dis., r.O  and  10  p.c. 

boxes  of  500  each,  10  gauge 0  35    Elevator,  dis.,  35  to  40  p.  c. 

Best  thick  white  card  wads,  in  Machine,  dis.,  70  to  70  and  10  per  cent 

boxes  of  500  boxes.  8  >rauge 0  55  '       ,        __     .. 

Thin  card  wads  in  boxes  of  1000  Boring  Machines. 

each,  12  and  smaller  gauges...    0  20    Complete,  with  Augers,  ea.    5  00    7  5C 
Thin  card  wads  in  boxes  of  1000  Braces 

each,  10  gauge 0  25    Barber's  6  00    7  "5 

Thin  card  wa3s  in  boxes  of  1000  Barber's  Ratchet::.'.'.':;::.'  10  00  11  00 

each,  8  gauge 0  45 

Chemically  prepared  black  edge 


grey  cloth  wads,  in    boxes  of  p.  M 
250  each- 
Hand  smaller  gauge 0  65 

9  and  10  gauge 0  75 

7  and  8  gauge 0  90 

5  and  6  gauge 1  10 

Superior  chemically  prepared 
pink  edge,  best  white  cloth 
wads,  in  ooxes  of  250  each — 

11  and  smaller  gauge 1  15 

9  and  10  gauges 1  40 

7  and  8  gauges 1  65 

and  6  gauges 1  90 

Anvils 

Perlb 0  10    0  12} 

Anvil  and  Vice  combined 

each 4  50 

Augers. 

Gilmour's,  discount50  per  cent. 

Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole,  Vaughan's,  each    1  35    1  60 

Excelsior,  Jennings',  discount  50  pei 
cent. 

Awls. 

Sewing  per  gross 

Pegging, 

Brad, 
"  handled  " 

Saddlers'  "         

Awl  Hafts. 

Patent  Peg,  per  gross 

"    Sewing,         " 


Farmers' 2  00    2  75 

Millar's  Falls  15  50  29  00 


0  65 
0  65 
0  85 
3  60 
0  45 


25     8  00 


Awl  and  Tool  Sets. 
Killar's  Falls,  perdoz....     2  80    8  30 

box 6  00  12  00 


2nd 
3rd 
4  th 
5th 

6th 
7th 


3  90 

4  60 

4  95 

5  40 
5  90 
0  50 


10  00 
4  50 


1  00 


1  50 


60  and  2</,  per  cent.   From  stock  60   2nd 
per  cent. 

Clamps. 
Judd's,  dis.  20  p.c. 

Stearns,  perdoz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 
Box 3  60  13  00 


Picture  Glass 
Pilkington's  ordinary. 
1st  break    i    o 


3rd 

4th 
5th 
6th 
7  th 


4  70 

5  40 

5  90 

6  50 

6  90 

7  70 


Brackets— Shelf. 

Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n   ....    0  85    3  20 

Broilers. 
Light,  dis.  65  to  67}  per  cent. 
Reversible,  dis.,  65  to  67}  per  cent. 
Vegetable,  per  doz,,  dis.  37}  per  cent 

Henis,No.8        "      6  00 

"    No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz    500    4    23 

Butts— Brass. 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  and  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fatt  Joint,  dis.  65  &  10  to  70  and  5  p.c. 
Loose  Pins,  "    65  &  10  to  70  and  5  p.c. 
Berlin  Bronzed,  dis.  70,  70  and  5   per 

cent. 
Gen  Bronzed, perpair  0  40    0  65 

Can  Openers. 

Acme,  per  gross   9  00 

Sardin    Scissors,  per  doz.    3  75 
Card. 

Horse,  per  doz 0  60 

Carpet  Stretchers. 

American,  per  doz 100 

Bullards  "      6  50 


Side. 
Enterprize, 


3  60 


00 

35 
70 


2  00 
1  60 
4  00 


4 

No.O    1 

No    2 2 

Compasses,  Dividers,  etc. 

American, dis., 60}  to  65  p.c. 
Cradles,  Grain. 
Canadian,  discount  25  to  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list; 

dis.  40  per  cent. 
Hart  Mfg.  Co.,  (bolt  dies)  (Amer.  list) 
dis.  26  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 

Coil,    per  doz 0  88 

English,     "        2  00 

Draw  Knives. 
American,  dis.  70  and  10  p.c. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  per  doz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37}  to  40  per  cent. 
Standard,  dis.  47}  to  50  p.  c. 

Elbows — Stove  Pipe 
$1.00  to  $1.65  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30 

Wine,  per  doz   130 

Star,         "  2  80 

Fenns  Corkstops,  No  9.  p.doz 

Petroleum,  per  doz 4  50 

Files  and  Rasps. 
Kearney  &  Foote's  discount  Am.  List 

57}  to  60  per  cent. 
Black  Diamond,  50  &  5  per  cent.  dis. 

to  50  and  7}  Amer.  List. 
Nicholson's  dis. ,  Amer.  list,  50,  50  and  5 

per  cent. 
Toronto  File  Co..  50  and  10  to  60  p.c. 

Amer.  list 
Jowitt's,  dis.  Can.  list,  25pc.  to  27}  p.c. 
Globe  File  Co.'s  disc.  60  per  cent. 
Horse    Rasps,  Kearney  &  Foote's  dis 
Am  list,  50  p.c.  to  50  and  10  p.c. 


0  bi 

2  25 

3  90 

1  70 
6  50 


Gas  Fittings  and  Staple  Brackets. 

Jas.  Barwfll,  Toronto— Dis.  20  to  25  p. 
c,  free  of  du'y.  Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each    0  30 

Enamelled"      0  55    ...... 

Grindstone  Fixtures. 

P.  S.  &  W.,  per  doz 3  88    4  25 

Hammers — Nail. 
Maydole's    net  list  to  5  per  cent,  dis 
Can.  discount  25  to  27}  p.c 
Tack. 

Magnetic,  per  doz   l  10    l  50 

Sledge 

Canadian,  perlb 0  12}  0  13 

Ball  Pean. 
English  and  Can.,  per  lb       0  25    0  30 
Handles. 

Axe       perdoz oo    3  50 

Store  door    "     i  oo    180 

Chest,  per  doz  pairs  o  40    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer    "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  35 percent.  to40  d  c 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.o 

Saw. 

American,  per  doz   1  00    125 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz  0  50    0  8C 

Cross  Cut  Saw. 
Canadian   per  pair 0  18    0  25 

Hangers. 

Door  4  and  5  inch,  perpair    0  40    0  80 
Lanes,  50  to  50  and  5  p.c. 
Hatchets. 
Can.,  dis  40  to  42}  p  c. 
Hinges. 
Blind,  Parker's,  dis.  60  to  60  and  10  p.c 
"       hepard's  Noiseless,  dis. 60  p.c 
0    Buffalo,  dis  60  to  70  p.c 
Light  T  and  strap,  dis  65  to  70  p.c 


Horse  Rasps",  dis.  45 p.c.  Amer.Hellers    ?eavyVper,,lb--V-v;-- °3  3"5    °  °4* 

RoraoRoovQ  Snonr..,'.  ^ii0  r>„„    I,-.*    Screw  hook  and  hinge- 


Horse  Rasps,  Spencer's,  dis.  Can.  list 

40  p.c. 
Horse  Rasps,  Toronto  FileCo.,  50  and 
10  p.c,  Amer.  list. 

Fluting  Machines. 

Each 0  60     2  00 

Forks. 
Hay, Manure,  etc, dis. 40  to  45  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  57}  to  60  per  cent. 
Shepard's     Lightning,  dis.   50    to   50 
and  10  p.c. 

Fruit  Presses. 

Hems',  per  doz  3  25    3  5J 

Enterprise,  discount  10  p.c. 
Shepard's  Queen  City,  dis.  15  p.c; 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  etc. 

Stanley's,  dis. 50,  55 p.  c. 

Wirt  Gauges 

Winn's  Nos.  26  to  33,  each    165    2  4C 


6  to  10  in. ,  per  set 0  00    0  03JJ 

12  up  "        0  CO    0  021 

Perdoz.  set 

Screw,  Eureka n  13    1  80 

Gate,  Clark's 1  50    2  20 

"       Shepard's,  dis  50  to  60  p.c 

Perdoz.  pairs 

Spring     1  35    1  40 

"    Shepard's  Samson  1  75    1  90 
Hoes. 

Garden,  Mor  ar,  etc.,  discount  40  to 

45  per  cent. 
Planter  doz 4  00    5  0< 

Hooks — Cast  Iron 

Birdcage,    perdoz 0  50  lit 

Clothes  Line,     "        0  27  0  63 

Harness,             "        0  72  0  88 

Hat  and  Coat,  per  gross      100  3  00 

Chandelier   perdoz 0  50  1  00 

Wrought  Iron. 

Wrought  Hooks  and  Staples,  Car. 

dis.  40  and  5  to  40and  10  per  cent. 
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HARDWARE. 


Wrought  Hooks  and  Staples,  Amer 
dis.  75  and  10  to  80  per  cent . 
Wire. 
Hat  and  Coat.dis.  55  to  60  p.c 

Belt,  per  *000 0  60     2  70 

Screw,  bright,  Eng..  dis.  60  per  cent. 

Horse  Nail* 
Canadian ,  dis.    60  to  60  and  2$  p.o. 
Horse  Shoes, 

F.O.B.  Toronto;&  Hamilton $3  80 

Snow,        "  '  "  .   ..     3  90 

F.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  thun  above. 
Ice  .Picks. 

Star,  per  doz 3  00   3  25 

Kettles. 
Brass  spun,  7$  per  cent.  dis.  off  new 

list. 
Copper,  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 
American,  60  and  10  to  65  and  5  p.c. 

Keys 
Oock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.  P.,  85  to  3  00 

per  doz. 
Bronze,  Berlin,  per  doz   ..    2  75    3  25 
Bronze  Gem,         "        ....    6  00    9  00 
Sava  "         ....     8  75  10  00 

Shutter    porcelain,  F  & 

0    screw,  per  gross SI  30    4  00 

Knives. 
Clauss,  broad  cake  and  paring  knives 
$7.20  per  doz.  nett. 
Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  1  87    3  85 

King,  wood,  "  2  75     2  90 

••       glass  '  4  00    4  50 

All  glass,  '  1  20     1  30 

Lines. 

Pish,    pergross  1  05    2  50 

Chalk,         "  1  90    ^  40 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &  Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  percent,   40  to  42$  p.c. 

Padlock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17$  pc. 

Mallets. 
Tinvimiths',  per  doe    1  25    1  50 

Carp't'rs',  hickory      "  125    3  75 

Lignum  Vitae,  "  3  85     5  00 

Caulking, each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Bleat  Cutter 
Enterprise,  American  dis     00  to  25 
per  cent.  dis. 

Home,  each 

Mincing  Knives. 

American,  per  doz  42    2  35 

Molasses  Gates, 
Stebbin's  Patent,  dis.  percent,  65  to 
70  to  70.10  per  cert 

Kails. 
Cut  Nails(Iron) 

1.  Either     Canada      or     American 

Pattern. 

Basis— 50  to  60  dy 185    190 

40dy 1  90    1  95 

30  dy I  95    2  00 

20, 16&12dy....     2  00    2  05 

10  dy 2  05    2  10 

8&9dy 2  10    2  15 

6&7  dy is  25    2  30 

2.  Amer.  Pattern  Only 

from  4  to5dy  ..     2  35    2  40 
3dy.  (lath) 2  85    2  90 

3.  Canada  Pattern  Only 

from  4to5dy  ..    2  35    2  40 

3  dy.  (lath) 2  75    2  80 

3rty.   A. P.  Fine      3  45    3  50 
Cut  Nails^steel)  AddlOc.  totheprices 

in  list  for  iron  nails. 
Wire  Nails,    75.    1»   and  5  per  cent  ; 
3  percent,  cash   delivered  in  lots 
of  10  kegs  or  more. 
Brads  &  Moulding  Nails,    75, 10  and 
5  per  cent,  from  new  list. 
Nail  Pullers. 

German  &  American 1  85    3  50 

Nail  Set6. 

pergross 
Square,  round  and  octa- 
gon             3  38    4  00 

Diamond 12  00  15  00 

Netting. 
Poultry,  65  to  63  and  5  per  cent. 

Oil. 
Canada  Refined  Oil  (Toronto)  14        15 

Car' on  Safety     "     0  17    0  18 

Canada  WW.     "      0  20    0  22 

Am»rican  W.W." 0  25 

8   H.  Seal per  gal  0  63    0  65 


Oilers. 
MeClary's  Galvan.  Iron 

Oil    Can,    with    Pamp, 

per  doz 19  50 

Zinc  and   Tin,  dis.   50,  50  and  10. 

Copper,  per  doz 125    3  50 

Brass,  "        1  50    3  50 

Malleablu,  dis   ib  per  ct. 

Pails. 
Galvanized,  per  doz  2  25    3  30 

Pencils. 

Dixon's,  per  gross 100    4  25 

"        Carpenter 2  25    3  60 

Pardoz 6  00    9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  diB.60  per 

cent    American  dis. 57$ 
Wood,  fancy  Canadian, or  American 

35  to  37J  per  cent. 

Bailey's(KtanR  &  L.Co.)42J  to45p.c 

Miscellaneous,  dis.  15  t  o  17$  per  cent 

Bailey'sVictor.dis.  15  to  17$ percent 

Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.  dis 

37$,  40  p   c. 
Button's  Imitation,   per 

doz 5  00    9  00 

German,  per  dcz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  and  10  p.  c. 
Poppers. 

Corn,  square,  per  doz 135    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys 

Hothouse,  p6rdoz 55    100 

Axle 22        33 

Screw  27    100 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  57$  to 

60  per  cent. 
Pitcher   Spout.  65  to  67$  p.c 
Canadian  Cistern  60  to  62$  p.  c.from 

factory. 
Canadian  Pitcher  Spout  67$  to  70  p.  c. 
from  factory. 

Punches 

Saddler's,     per  doz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow*  per  inch     100 

Putty 

Bladder,  per  100  lbs lj        2 

Tins,  lbs  2  50    2  75 

Rail. 
Barn  Door,  per  foot....  3  3$ 

Sliding  Poor,        "       3}        33 

Lanes,  3|  to  1c.  ft. 

Rakes. 

Cast  Steel  and  Malleable  Canadian 

list  dis.  40  to  45  per  cent. 

Razors. 

Boker's,  per  doz    7  50  1100 

Wade  &  Butcher's      "         3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent   cash  30  days. 
Copper  Rivets,  dis.  60  per  cent. 
Iron  "  "    55  and  10  p.c. 

Tinned  and  Bla  :k  Rivets,  55  &  10  p  c. 
Burrs,  Iron,  60  and  10 
Terms,  4  mos.  or  3  p.c.  cash  30  days 
Rivet  Sets. 
Canadian  dis. 30,  35perc. 
Rope 

Per  lb. 
Sisal.    Manilla. 
7-16  in.  and  larger..      7  9         9$ 

54,5-16,  X  in 7$  9$       9| 

Cotton,  per  lb 18        2u 

New  Zealand  8$         9 

Russia  Deep  Sea,  per  lb.        l?j      13$ 

Jute    "    ...      06|      07$ 

Rules. 
Boxwood,  dis.  80  to  80  &  10  p.c. 
Ivory,  dis  37$  to  40  per  cent 

Sad  Irons. 

Mrs.  Potts,  per  set       75       80 

11  N    P.         '  1  00    1  05 

Sad  Heaters. 

Dome,  Shepard's, per  doz    4  75    5  00 

Sand  and  Emery  Pater. 
B.  &  A.,  sand,  40  and  6  to  45  percent. 

Emery,  per  quire 55        90 

Sash  Cord 

Perlb 22       50 

Sash  Locks. 
Triumph  and  Morris,  dis  37$,  40per 
cent. 

Kempshell's  dis.  40,  62$  per  cent. 
Canadian,  dis.   45,  50  p.  c 
Sash   Weights. 

Sectional,  perlb lj 

Saws. 
Hand,  Disston's,  dis  15  p.  c. 
S.  &  D  ,  dis.  35  per  cent,  to  40  p.c. 
Cross  Cut,  Disston's,  per  ft.  35  to  55 


S  4  D   dis.   35  p  c.  on  Nos  2  and  3. 

Hack, complete,  each 75    2  75 

"       frame    only  75 

Saw  Sets. 

Per  doz 1  65    9  00 

Scales. 
Canadian  List,  dis.  40to40and5p.c. 

Scale  Beams. 
Canadian,  B   S.  &  M.  dis.  40  p.  c. 

Scrapers- 
Box,    perdoz  2  10    4  50 

Foot,        "  40    3  50 

Screens. 
Window,  patent,  perdoz    3  50    4  50 

Door,  per  doz 10  75 

Screw  Drivers. 

Sargent's,  perdoz 65   4  00 

Screws. 
Wood,  F.  H.,  Iron,  and  Steel,   80  per 

cent.,  dis. 
Wood,  R.H.      "        75  per  cent.  dis. 
"      F.  H.  Brass77$       "  " 

■'      R.  H  72$       " 

Diamond   Point  wood    screw  nails 
bright,  dis.  77$  and  20  per  cent . 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount 40  to 45  percent. 
Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis. 75  percent 
B.  &  W.  N.  P  ,dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
^Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"       N.P„  70  per  cent. 
Clauss,  Full  nickel,  60  p.c.  off 

"      Japanned  handles,  7u  p.  c.  off. 
Sheaves 
Sliding  Door,  per  set    ...        77    140 

Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

•    Sieves 
Wood  Rim,  black,  p.  doz    115    135 
"  tinned,  1  35    1  60 

Tin  Rim,  "  "  2  3C    2  45 

"  black,        "  1  80    2  25 

Snaps 
Harness,  German,  dis  35  per  cent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  J  or  V4  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Per  lb 0  28    0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American  1  35    2  35 

Spoons  and  Forks. 
TeaSpoons  pergross    7  50    12  00 


30  00 


2  90 


Dessert  "       ....         "         21  00 
Table       "       ....         "  30  00 

Dessert  Forks...         "  24  00  . 

Medium     "      -         "         27  00  . 
Table  "       •-         "         36  00  . 

Squares. 

Iron,   perdoz   166 

Steel,  dis.  80  and  5  to  80  and  754  p.c. 
Try  and  bevel,  dis.  50  to  52$  percent 

Staples. 
Fence,  galvanized,  per  lb  3$ 

Wrought  Iron,    dis.  80  to  80 &  5  p.  c. 
Stocks   and   Dies,  Amer.    dis.  25  per 

cent. 
Stove   Polish,   (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz 1  7b 


No  1,  Stove  Paste,  per  gross. 


S  00 
4  80 


Stone. 

Washita,  perlb 0  25        50 

Hindostan,  per  lb 0  06       07 

"  Slips,   per  lb  9 

Labrador,   perlb 0  13 

Axe,    "        0  15 

Turkey  '       0  50 

Arkansas  "       150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut, Carpet  Blued, gimp,  60  per  cent 

"  tinned,  dis.  70  per  cent. 

Swedes'  iron,  blued  ortinned,  dis.  50 

per  cent. 
Upholsterers" dis.  50  percent. 
Copper  Nails, dis.  62$  per  cent. 

"      Tacks,  45  per  cent. 
Clout  Nails,  dis.  60  to  67$  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  60  to  66  per  cent. 
Trunk  Tacks,  dis.   57$  per  cent. 
Channel  nails   5c.  lb.  off  list 
Trunk  Tacks,  tinned,  6254  P 


Cigar  Box  Nails,  dis.  45  per  cent 
ShoeFinders'TaeKS,50  percent. 
Shoe  Nails,  Hungarian  Nails,  etc., 37$ 
per  cent. 

Tape  Lines. 
English,  assskin  perdoz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,      each  0  90    2  85 

steel. each  .    0  80    8  00 
Thermoineiers. 
Tin  case  &  dairy ,  dis. 75p.c 

Thimbles. 

Asbestos,  filled,  per  doz.,  35  to  40  p  c. 

Ties. 

Cow,  perdoz 1  '56    2  50 

Tinner's  Tools. 
P.S.&W.,netlist. 
Canadian  15  to  35  per  cent  dis. 

Tinware. 
S  tamped,  dis.  Assn  list,  70,  and  12$  per 
cent,   to   70    and  25  p.c.  on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "        " 

Transom  Lifters 
Payson's,  $2.60  to  £5.00  per  doz. 

Traps 
Game, Newhouse,  dis  33$  p.c.  to  35  p.c. 
Game.H  &  N.,  P.  S.  &  W.  or  Steel,  60 
and  10  to  67$  per  cent. 

Mouse,  per  doz  0  35    1  50 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz    4  75    9  00 

Brade's        "        00  10  50 

D   &  S.,  discount  35  p.c. 
Triers. 

Butter,  per  doz 6  25    9  00 

Twines 

Bag,  perlb 0  12$  0  20 

Wrapp'g.mottl'd.pr.pack    0  50    0  60 
"         cotton,  per  lb..    0  18    0  20 

Mattress,  per  lb    0  33    0  45 

Staging        "         0  27    0  36 

Broom  "  0  30    0  5t> 

Binding,  flax,  per  lb 

"         jute      "       

"         Blue  ribbon 0  12$ 

"         Redcap 0  11$ 

"         Crown Oli'J 

"  Silver  Composite 0  09 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand.perdoz 4  00    6  1.0 

Bench,  parallel,  each...     2  00    4  50$ 

Coach,  each  6  00    7  00 

Peter  Wrights,  per  lb....    0  12    0  13 

Pipe,  each 5  50    9  00 

Saw,  perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz    4  00    8  50 

Washers  "Iron,"  40  per  cent.  ,4  mot. 
or  3  per  cent. 

Well  Wheels. 
Amer. .perdoz.  8,10  &  12  in.    3  38    6  00 

Wire. 
Brass  Wire,  16  to  25  wirg  gauge,  18  to 

24o.  lb. 
Copper  Wire,  17$  p.  c.  dis. 
Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
[In  lots  of  1  0U0  lbs.,  annealed  oiled, 
and  Himealt  d  and  galvanized, freight, 
will  be  t  repaid.] 

Bright,  Coppered  steel  and  spring  20 
per  cent  f.o.b.  Montreal,  Toronto  or 
Hamilton. 
Broom  Wire  5J  to  6Jc.  per  lb. 
Clothes  Line  Wiie,  19  gauge,  per  doz 

coils 3  95 

Wire  Fencing. 
Galv.2barb,2$&5in.apart      \ ,,        -. 
"     4      •'    4  &  6  "      "  fSi       3i 
"    Plain  twist,  all  deld         3$      3X 
"    Steel  thorn  and  rib- 
bon         4}      5 

"Lock  Barb,'' 4  point 4$ 

Ditto  Glidden  2  point 4$ 

Galvanized    Barb,    "  Ly- 
man," 2  to  4  points 4$ 

Steel  staples  3$ 

Terms,  60  days  or  2  percent,  in  30 
days. 

Wire  Cloth 
Ordinary,  discount  2b  p.c. 
Painted  Screen,  p.lOOsq. ft    185    190 

Wrenches. 
Acme,  35  to  37$  per  cent. 
Agricultural,  70  and  10  to  75  p.c. 
Standard,  dis.  60, 60  &  lOp.c. 
Coe'sGen'ne,  dis.  32$  to  35  p.  c  dis. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    ..     2  00    3     ' 

S.,  perdoz 5  80    7    0 

G.  &K.'sPipe     "      6  00 

Burrell's    "     eai-a 3  40 

Pocket,  perdoz 125    2  00 


GET  OUR  PRICES  FOR 

Calcined   Plaster 

Sewer  Pipes 

Chimney  Linings  and  Tops 

Mortar  Stains 

And  General  Builders' 

W.  McNALLY  &  CO. 


Fire  Bricks  and  Clay 
Enamelled  Porcelain  Sinks 
English  and  Belgian  Port- 
land Cements 

and  Contractors'  Supplies 

Montreal 


BLACKSMITHS'  TOOLS. 


Horseshoe  Vises. 

Price,  No.  1,  -  $4.00 
"      No.  2,  -      7.50 

Will  save  their  cost 
in  a  week's  sharpen- 
ing  


.JARDINE&CO. 

HESPELER,   ONT. 


TRADE    MARK. 


BUCK 
DIAMOND 


FILE 
WORKS 


21   to  43  Richmond  St.,  Philadelphia,  Pa. 

MANUFACTURERS    OF 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  Lightning  Sawfiles. 

AND 

EVERY   OTHER    DESCRIPTION    OF  SAW  FILES. 
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WE  MAKE 


MANILLA 

BROWN  WRAPPING 
HARDWARE  MANILLA 
LEATHER  MANILLA 


PAPER 


QPECIAL  Paper  for  the  Hardware  Trade; 
different  kinds  ;  different  weights  ;  different 
sizes  ;  different  prices.  No  matter  how  much  you 
want,  or  of  what  grade,  write  us  for  prices  and 
samples.     We  are  out  for  the  business. 


The 


E.  B.  Eddy  Co.  "&«.<* 
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A.  ALLAN,  Pres. 


J.  O.  GRAVEL,  Sec.-Treas. 
F.  SCHOLES,  Man.  Director. 


THE  CANADIAN  RUBBER  (O'V 

Of  Montreal  and  Toronto. 
CAPITAL,       -       -       32,000,000. 


MANUFACTURERS   OF 


First  Quality  Rubber 
Boots  and  Shoes,  Supe- 
rior Quality  Rubber  Belt- 
ings, including  The  For- 
syth  (Boston  Belting  Co.) 
Seamless  Rubber  Belt- 
ing. For  which  we  are  Sole 
Agents  and   Manufacturers  in  Canada. 

We  hold  the  Patent  and  Eight  to  Manufacture 
in  Canada. 

THE  PATENT  PROCESS  SEAMLESS  TUBE  HOSE 

We  Make  all  Our  Hose  by  this  Process. 

ASK  THE  MERCHANT  YOU  DEAL  WITH  FOR  IT  AND  TAKE  NO  OTHER. 

Rubber  Packings,  Valves,  Gaskets,  etc. 

Head  Office  and  Factory,  Montreal.  J.  J.  McGILL,   Man. 

WESTERN   BRANCH  : 

Cor.  Front  and  Yonge  Streets,  TORONTO. 
J.   H.  WALKER,  Manager. 


WE  WANT  TO  HEAR. 

tin* 


WHEN  YOU  NEED 


RUBBER  HOSE. 


OUR  BRANDS 


"  Maltese  Cross,"  "  Extra  Quality,"  (Black  or  White), 

"Kinkproof,"  (Wire  Bound),    "Antimony,"  (Red), 
"Lion,"  "King,"  "Leader,"  "Fairy,"  (Cotton). 

The  Gutta  Peroha  &  Robber  Mfg.  Go. 

61-63  FRONT  ST.  W.,  TORONTO.     OF  TORONTO,  LTD. 


The  Toronto 
Silver  Plate  Co. 

Designers  and  Manufacturers 
of  Wares  in 

Sterling 
Silver 


Brandram  Bros.  &  Co. 


B.  B.        °j        Celebrated         v       B.  B.        ° 
GENUINE  Brand  NO.  ONE 


AND 


NO.  1851  TENNIS  CUP. 

Chased,  Gold  Lined,  $io. 


Electro 
Silver 
Plate 


ROTHERHITHE,  LONDON,  ENG. 

~       B.  B.        °j        Celebrated         v 
GENUINE  BraDd 

WHITE  LEAD      B.  B.      WHITE  LEAD 

White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


Factories  and  Salesrooms    -    570  King  Street  West 

TORONTO,  CdNflM. 


For  samples  and  information  apply  to 


HENDERSON  &  POTTS 


E.  G.  GOODERHAM, 

Sec-Treas. 


JNO.  C.  Copp, 

Manager. 


Nova  Scotia  Paint  Works, 


Halifax,  N.S. 


VOL.  VI. 


TORONTO,  JULY   14,  1894. 


No.  28. 


MAGNOLIA  METAL 


IN     USE    BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST    ANTI-FRICTION    METAL    FOB 

High-Speed  Engine,    Dynamo,    Rolling-Mill,   Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,   Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL   CO., 


London  Office  :  75  Queen  Victoria  St. 
Chicago  Office  ;        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and    Sole   Manufacturers, 

74  Cortland  Street.  NEW  YORK. 


Aspinall's 


Enamel 


Is  a  quick 


Seller 
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ENAMEL 

tP  W€H*  SAYS 


ASPINALL'S   RED   ENAMEL' 


SOLD     EVERYWHERE 
*      IN   TINS    OR    POST  FREE 
I  7?/fe&3/-F0R  BATHS  9?//k&3/fe 

WORKS.    LONDON.! 


Aspinall's 


Enamel 


Always 


Pleases 


All  Other  Enamels  are  Imitators  of  Aspinall's. 


Sole  Agents  for  AspinaU  Enamel,  Ltd. 


WALTER  H.  GOTTINGHAM  &  CO., 


Fine  Faints 
and  Varnishes, 


Montreal,  Canada 


Bieyele  Sundries 

WRENCHES,  NIPPERS,  OILERS,  LOCKS,  BALLS,  PEDALS, 
NUTS,  TUBING,  SPOKES,  WATCHES  and  CYCLOMETERS. 


SPECIAL 

TAPS  and  DIES 


FAIR 


RK 


WRITE    FOR    PRICES. 


RICE  LEWIS  &  SON 


LIMITED 


Cor.  King  and  Victoria  Streets 


TORONTO. 


SANITARY 

Soap 
Vase 

Press  the  button 

Enough  soap  discharged 
for  individual  use. 

Keeps  basin  clean. 

Prevents  pipes  clogging. 

Saves  soap. 

Saves  money. 

The  Soap  used  in  these  Vases  is  made 
specially  for  the  purpose,  and  we  guar- 
antee it  pure. 

Especially  desirable  in  public  buildings. 


PATENTED 


FOR  SALE   BY 


The  Toronto  Steel  Clad  Bath  and  Metal  Co, 

LIMITED. 

123  QUEEN  ST.   EAST,  TORONTO,    CAM. 


"  Perfection  "  Inside  Seam 

ELBOWS. 

Strongest 
Handsomest 
Best 

16 

Different 
Kinds 


Standard  Patent  Stove  Pipe, 

Stove  Boards,    Coal  Hods. 

Order  All  Fall  Lines  Early. 


Kemp  Manufacturing  Go. 

TORONTO,   ONT. 


. .  HARDWARE . . 

A    PRACTICAL  JOURNAL    FOR   THE    WROUGHT,    CAST,    STAHPED, 
SHEET   AND  SPUN    METAL   TRADES. 


PnbHshed  Weekly. 


$2.00  a  Tear. 


Vol.   VI. 


TORONTO  AND  MONTREAL,  JULY    14,   1894 


No.  28 


J    B.  McLEAN, 

President. 


HUGH  C.  McLEAN, 

Sec.-Treas 


THE  J.  B.  McLEAN  PUBLISHING  COMPANY. 

FINE  MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 

HEAD  OFFICE:  -  ■  10  Front  St.  E. 

MONTREAL  OFFICE  :         •  146  St.  James  St. 

E.  Desbarats,  Manager. 

NEW  YORK  OFFICE  :     Room  41,  Times  Building, 

Roy  V.  Somervllle,  Manager. 

EUROPEAN  BRANCH  : 

Canadian  Government  Offices, 

17  Victoria  St.,  London,  S.W. 
R.  Hargreaves,  Manager. 

John  Cameron,  General  Subscription  Agent. 


BROKEN  at  last  seems  to  be  the  back 
of  the  railroad  strike  at  Chicago  ; 
and  law  and  order  is  gradually  tak- 
ing the  place  of  anarchy  and  disorder.  The 
satisfaction  at  the  turn  affairs  have  taken 
is  not  bred  of  sympathy  wiih  the  Pullman 
company,  with  who  and  its  employees 
the  trouble  or  ginally  began,  or  with  the 
railway  companies  who  aided  and  abetted 
Pullman.  It  comes  from  a  desire  to  see 
the  law  upheld  and  the  men  driven  to 
their  homes  who  value  neither  life  nor  pro- 
perty, and  who  respect  not  laws  either  di- 
vine or  human.  As  far  as  the  Pullman 
Company  is  concerned,  most  people  look 
upon  it  as  what  it  really  is,  a  soulless  cor- 
poration. All  that  it  claims  may  be  true 
enough,  but  when  the  trouble  reached 
the  stage  it  did,  when  blood  was 
being  spilled,  when  lives  were  being 
sacrificed,  when  property  was  being  de- 
stroyed, when  the  trade  of  the  whole  North 
American  continent  was  being  more  or  less 
paralyzed,  it  showed  itself  to  be  inhuman, 
arbitrary,  unchristian.  By  uttering  but 
half  a  dozen  words  it  could  have  stopped 
the  reign  of  terror.  These  words  were  : 
"Yes,  we'll  agree  to  arbitrate."  But  no, 
the  highest  authorities  in  the  city  of 
Chicago  could  not  get  the  Pullman 
Company  to  do  this,  though  they  pleaded 
long  arid  earnestly.  Nothing  to  arbitrate  ! 
Then  why  not,  with  lives  hanging  in  the 
balance,    agree    to    go    through    the  form 


which  would  only  establish  what  it  had 
maintained,  and  demonstrating  to  the  scep- 
tical and  to  the  world  at  large  that  the  Pull- 
man Company  were  in  the  right  and  its  em- 
ployees in  the  wrong. 

*  *  * 

A  dusty  and  dirty-looking  hardware  store 
is  almost  as  great  an  eye  sore  as  dust  and 
dirt  in  the  grocery  store.  A  hardware  store, 
comparatively  speaking,  can  be  kept  just 
as  clean  as  a  grocery  store.  That  is,  the 
standard  of  cleanliness  should  be  as 
high,  and  the  best  efforts  have  as 
much  right  to  be  put  forth  in  the 
one  as  in  the  other.  Of  course  no  one 
maintains  that  there  should  be  no  more  dust 
particles  in  the  hardware  store  than  in  the 
grocery  store.  The  nature  of  the  business 
denies  the  possibility  of  this.  All  that  is 
demanded  is  that  the  store  be  kept 
as  clean  as  it  can  be.  The  windows 
should  be  cleaned  regularly,  the  stock  and 
shelves  dusted  every  day,  the  stock  kept 
nicely  arranged,  and  whatever  of  it  that  may 
be  on  fcthe  floor,  placed  so  that  customers 
will  be  given  plenty  of  room  to  move  about 
the  store.  If  a  hardware  merchant  chooses, 
it  is  possible  for  him  to  make  his  store  a 
centre  of  attraction  to  passers  by.  He  has 
the  material  at  his  disposal  for  doing  so. 
All  he  wants  is  to  exercise  a  little  ingenuity 
and  inspire  his  clerks  with  an  ambition  to 
lend  their  aid  in  the  premises.      Now  is  the 

accepted  time;  now  is  the  time  to  begin. 

»        *        * 

A  good  many  hardware  men  might  get 
better  results  from  their  gas  or  electric  lights 
in  a  simple  way  if  they  so  chose.  Let 
them  whiten  the  ceiling  of  their  store  and 
office  and  paint  or  paper  the  walls  in  light 
colors  or  whitewash  them.  In  the  cellar 
and  warehouse  a  liberal  use  of  the  latter 
material  on  ceilings  or  rafters  and  walls 
would  secure  the  desideratum. 

*  *  * 
Advertising  can  be  made  to  piy  or  not  to 

pay  just  as  the  advertiser  chooses.  If  a  mer- 
chant or  manufacturer  has  an  article  which 


is  worth  advertising  and  no  results  are  ob- 
tained from  his  announcement  it  is  his  own 
fault  nine  chances  to  one.  The  man  who 
has  an  article  to  sell  and  who  wishes  to  an- 
nounce the  fact  to  the  public,  should  select 
as  his  medium  some  good  trade  or  daily 
or  weekly  newspaper.  To-day  no  ad- 
vertiser need  make  a  mistake  if  he 
be  wide  awake.  There  are  too  many 
mediums  of  from  fair  to  good  quality  to  be 
had.  But  the  trouble  is  that  advertisers  are 
too  fond  of  going  out  after  new  and  strange 
things  and  devices.  In  a  word  fakes,  which, 
if  they  would  only  stop  and  think  twice  be- 
fore committing  themselves,  their  better 
judgment  would  tell  them  were  wild  will  o' 
the  wisps.  Program,  guide  book,  pamphlet 
advertising,  is  of  this  character. 


At  the  moment  Canada  is  the  happy  hunt- 
ing ground  of  a  number  of  projectors  of  ad- 
vertising fakes  of  the  program  and  guide 
book  type.  They  confine  their  scheme  to 
no  one  class  of  business  men.  Manufactur- 
ers, wholesalers  and  retailers,  one  and  all, 
may  come  in  and  reap  the  advantages  (?) 
they  offer.  Th  s  very  fact  alone  is 
sufficient  to  condemn  the  scheme.  One 
of  the  first  things  an  advertiser  wants 
to  learn  is  where  he  can  find  the 
best  medium  for  reaching  the  constitu- 
ency to  which  he  caters  :  If  it  is  the  masses, 
the  daily  or  weekly  paper  is  the  best  ;  if  it 
is  the  manufacturer  or  the  jobber,  the  trade 
journal  is  to  be  recommended.  It  is  obvi- 
ous that  where  the  circulation  of  the  medium 
is  indiscriminate  much  energy  is  lost.  In 
other  words  it  is  as  if  a  cannon  ball  was  di- 
vided into  a  number  of  small  pieces,  which, 
when  fired,  would  fail  to  demolish  the  object 
it  was  aimed  at,  which  the  ball,  left  in  its 
original  shape,  would  have  accomplished. 
In  order  to  successful  advertising  the 
effort  must  be  concentrated  and  the  meJium 
trusty.  Trustworthiness  is  the.  last  thing 
that  can  be  claimed  for  the  average  pro- 
jectors of  gu'de  books  and  pamphlet  adver- 
tising. If  they  promise  to  issue  5,000  copies, 
500  may  be  taken  as  nearer  the  mark,  while 
five  dozen  will  be  more  probable.  This  is 
no  secret.  Nearly  everybody  who  has  had 
anything  to  do  with  these  advertising  fakirs 
knows  this.  The  hint,  to  the  wise,  is  obvious : 
Give  a  wide  berth  to  those  things  whose  in- 
tent and  purpose  you  know  not  of- adver- 
tising fakirs  especially. 


HARDWARE 


TRADE  SITUATION  IN  CANADA. 

THE  trade  situation  in  Canada  is  not  of 
a  character   that   should   cause    mis- 
trust. 
Business    is    not    brisk.      Neither    is    it 
stagnant.     Nor  will  an  unprejudiced  search 
gather  much  material  for  a  hot  bed  whereon 
to  propagate  pessimism. 

The  more  the  trade  horizon  is  scanned  and 
the  conditions  analyzed,  the  more  reason 
will  there  be  found  for  taking  a  bright  view 
of  the  situation  and  the  less  reason  will 
there  be  for  taking  a  gloomy. 

It  is  not  well  to  judge  the  condition  of  the 
business  of  the  country  from  the  condition 
of  our  own  environment. 

We  need  to  climb  the  fence  and  look 
around  at  our  neighbors  before  we  can  begin 
to  qualify  for  expressing  an  opinion  on  a 
matter  so  broad. 

There  are  some  business  men  with  whom 
trade  is  always  bad,  with  whom  collections 
are  always  slow.  And  so  it  will  be  with 
them  to  the  end  of  the  chapter.  There  is 
no  business  adaptibility  in  them.  And  they 
are  not  sufficiently  keen  of  perception  to  see 
that  the  hard  times  they  experience  is  of 
their  own  making. 

Anvone  that  gets  outside  himself  cannot 
fail  to  find  much  of  an  assuring  character  in 
the  trade  situation  in  Canada  at  the  moment. 
For  some  years,  the  past  five  years  par- 
ticularly, there  has  been  a  preconcerted 
attempt  on  the  part  of  mercantile  men  to  do 
business  on  more  business-like  lines. 

And  this  peculiarity  was  never  so  marked, 
never  so  general  as  it  is  now. 

Manufacturers,  wholesalers,  retailers,  all 
are  scrutinizing  their  accounts  more  closely  ; 
all  are  curtailing  their  credits.  And  while 
there  is  still  much  room  for  improvement, 
yet  much  has  been  done.  Rome  was  not 
built  in  a  day. 

Buying,  too,  is  now  being  done  more  care- 
fully. In  fact,  shorter  credits  and  conserva- 
tive buying  are  reforms  that  necessarily  go 
hand-in-hand.  Merchants  do  not  now  buy 
with  the  same  speculative — or,  rather,  gam- 
bling—spirit that  they  did  five  or  ten  years 
ago.  They  buy  because  they  want  the 
goods.  And  this  is  the  wiser  course  for 
everybody  to  pursue,  be  the  times  good  or 
be  the  times  bad. 

So  far  the  conditions   noted    are   those 
within  the  trade.     Those  outside  are  on  the 
whole  of  a  promising  character,  too. 
Ever  since  the  seven  fat  and  the  seven  lean 


years  we  read  of  in  Holy  Writ,  much  of  any 
nation's  prosperity  depends  upon  the  nature 
of  the  crops.  In  a  country  like  Canada, 
where  agriculture  is  the  leading  industry,  it 
is  of  the  utmost  importance.  Basing  on  this 
premise,  the  outlook  for  the  next  twelve 
months  is  excellent. 

A  land  flowing  with  milk  and  honey,  may 
Canada,  like  Canaan  of  old,  at  the  moment 
be  styled. 

Never  before  probably  were  reports  re- 
garding the  crops  more  uniformly  assuring. 
From  the  Atlantic  to  the  Pacific  a  rich  and 
bountiful  harvest  is  heralded.  Fields  are 
rich  with  golden  grain,  and  the  apple,  the 
peach  and  the  plum  trees  are  loaded  with 
fruit  :  and  the  cultivated  and  the  wild  small 
fruits  are  contributing  their  quota  towards  a 
bountiful  harvest. 

Turning  to  the  dairying  interests  one  is 
greeted  by  another  bright  view.  As  a  maker 
of  cheese  Canada  has  a  name  that  stands 
above  all  other  names.  She  has  for  some 
years  been  qualifying  for  it.  At  the  World's 
Far  she  was  formally  crowned  as  such. 
Great  as  have  been  her  achievements  in 
the  consuming  cheese  markets  of  the  world, 
herprospec's  were  never  better  than  they 
are  at  the  moment.  While  with  regard  to 
butter  Canada  does  not  occupy  as  enviable 
a  position  as  desirable,  yet  her  position  is 
improving  in  this  respect.  The  creamery 
system  is  growing,  and  as  the  creameries 
multiply  the  condition  of  the  farmer,  and 
consequently  the  condition  of  the  country 
storekeeper,  improve5.  This  is  beyond  per- 
adventure. 

The  world  has  not  yd  reached  the  ideal 
stage.  Until  it  has,  Canada,  or  any  other 
country,  will  have  a  dark  side  as  well  as  a 
•bright  side  to  its  shield.  Sometimes  it  may 
be  the  dark  side  that  is  the  most  prominent; 
at  others,  the  bright. 

In  Canada  at  the  moment  the  bright  side 
of  the  trade  situation  shines  out  strong  and 
powerful,  almost  hiding  the  conditions  that 
are  dark. 

While  the  financial  crisis  which  swept 
over  the  civilized  world  last  year  scarcely 
touched  the  shores  of  Canada,  yet  they  did 
touch  ;  and  although  it  caused  no  panic,  it 
exercised  some  influence:  Capitalists  be 
came  more  cautious;  some  of  them  over  so. 
But  this  influence  was  only  slight  and  short- 
lived. Next  the  coal  strikes  in  the  United 
States  caused  a  number  of  factories  in 
Western  Canada  to  close  down  for  want  of 
fuel,  and  the  railways  to  curtail  passenger 
and  freight  service.  And  now  the  wheels  of 
commerce  in  this  country  are  not  moving 
as  rapidly  as  they  otherwise  would  because 
of  the  railroad  strike  that  is  causing  our 
neighbors  so  much  trouble. 


That  part  of  the  Dominion  where  the 
situation  is  probably  not  so  satisfactory  as  in 
others,  is  Manitoba,  the  Northwest  Terri- 
tories, and  British  Columbia. 

Last  season  Manitoba  and  the  Territories 
had  one  of  the  best  crops  they  ever  had  as 
far  as  quality  was  concerned.  But  the  un- 
usually low  prices  obtained  more  than  counter- 
acted the  results  that  might  have  been  ex- 
pected to  accrue  from  the  exceptional  quality 
of  the  crop.  Being  almost  wholly  a  wheat- 
raising  country  the  effect  of  low  prices  was 
more  keenly  felt  than  it  was  in  the  older 
provinces  of  the  Dominion.  As  the  farmers 
in  those  portions  of  the  Dominion  are  now 
actively  branching  out  into  mixed  fanning, 
a  short  wheat  crop,  or  low  prices  for  wheat, 
are  bound  to  have  less  and  less  influence  as 
this  tendency  becomes  more  general. 

Then  the  credit  system  has  obtained  in  its 
most  vicious  type  in  Manitoba,  in  the  Terri- 
tories, and  in  British  Columbia,  and  for 
some  time  they  have  been  reaping  the 
whirlwind.  But  like  all  young  countries 
they  have  to  learn  by  experience,  and  pay  a 
high  price  for  it,  too.  A  general  improve- 
ment is  now,  however,  apparent  all  along 
the  line.  The  crop  conditions  are  promis- 
ing, and  confidence  is  gradually,  but  suiely, 
rising  in  the  scale. 

The  people  in  Manitoba  and  the  North- 
west have  unbounded  faith  in  the  future  of 
their  country  and  the  greatness  of  its  possi- 
bilities. In  no  other  part  of  the  Dominion 
is  it  probably  so  pronounced.  And  as  they 
are  made  of  the  stuff  that  laughs  at  difficul- 
ties and  cries  "  It  shall  be  done,"  a  brighter 
trade  era  may  be  expected  soon  to  dawn  in 
Manitoba  and  the  Northwest. 

In  British  Columbia  a  revival  in  the 
lumbering  industries,  in  which  that  province 
is  so  rich,  is  setting  in,  and  in  spite  of  the 
injury  wrought  by  the  floods  out  there,  a 
fairly  active  trade  and  a  gradual  recovery  of 
normal  conditions  is  assured. 

There  are  some  things  that  reflect  more 
strongly  than  others  the  tra^e  conditions  of 
a  country.  One  of  them  is  the  banks.  The 
Canadian  banks  have  lately  been  ho'ding 
their  annual  meetings,  and  while  the  re- 
ports show  a  general  falling  off  in  business, 
yet  the  reports  are  equally  plain  in  showing 
that  the  chartered  banks  in  the  Dominion  of 
Canada  are  in  a  most  healthy  condition. 
Last  year  in  the  United  States  over  600 
banks  failed,  while  in  Canada  thee  was  but 
one  chartered  bank  th  it  went  to  the  wall, 
and  its  collapse  was  directly  traceable  to 
reckless  mismanagement.  In  Canada,  too, 
the  clearing  house  returns  declined  but  1 1  per 
cent,  last  year  to  the  United  States'  26  per 
cent. 

To  he  who  will  stop  and  think  this  must 
be  plain  :  The  financial  condition  of  the  Do- 
minion is  healthy,  the  out'ook  promising, 
and,  consequently,  reassuring,  and  that  the 
trade  of  the  country  is  entering  upon  a  newer 
and  better  era. 


HARDWARE 


TIN  AND   CANADA  PLATE. 

AMONG  the  many  lines  of  the  iron 
and  steel  market  which  have  shown 
easiness,  one  of  the  most  pronounced 
has  been  tin  and  Canada  plate. 

It  seemed  ever  since  the  spring  opened  as 
if  neither  of  these  two  lines  would  touch 
bottom  ;  and  of  course  the  steady  decline 
in  prices  had  a  sensible  effect  in  restricting 
the  volume  of  importations. 

The  fact  has  had  marked  influence  on  the 
iron  import  business  at  Montreal  this  spring. 

Since  American  pig  drove  the  Scotch 
article  out  of  the  Western  Ontario  market, 
except  a  few  special  brands,  and  Nova 
Scotian  pig  has  done  the  same  in  the  East, 
the  securing  of  import  orders  for  Canada 
and  tin  plate  has  constituted  the  bulk  of  the 
business  done  by  iron  brokers  at  Montreal. 

Naturally,  therefore,  the  dropping  ten- 
dency of  primary  markets  on  the  two  lines 
in  question  has  been  felt  seriously  by  them, 
and  complaints  have  been  general  about 
backward  buyers. 

Competition  in  the  West,  also  of  Cleve- 
land and  Pittsburg  sellers  of  other  lines  of 
ironr  has  been  felt  too,  so  that,  all  in  all, 
they  have  not  had  a  very  satisfactory  season 
so  far. 

Now,  however,that  cable  advices  both  on 
tin  and  Canada  plates  show  an  upward  tend- 
ency, Montreal  brokers  and  commission 
men  hope  that  it  will  induce  buyers  to  take 
hold  more  freely  and  give  them  a  chance  to 
do  a  little  better  business  than  they  have 
been  able  to  book  so  far  this  season. 

They  contend  that  imports  to  date  are 
fully  one  quarter  per  cent,  less  than  those  of 
last  year,  and  that  supplies  therefore  cannot 
be  heavy. 

In  1892  the  imports  of  tin  and  Canada 
plate,  etc.,  at  Montreal,  were  215,000  odd 
hundredweight,  and  in  1893  they  rpached 
250,000  odd. 

They  hold  therefore  that  the  imports  from 
now  out  will  have  to  be  pretty  free  if  these 
figures  are  to  be  reached  before  the 
fall  in  the  natural  course  of  business  ;  and 
that  also,  with  the  exception  of  one  or  two 
firms  who  hold  fair  stocks,  the  general  sup- 
plies throughout  the  country  are  light. 

The  decline  in  prices  that  has  ensued 
since  the  spring  gives  plenty  of  room  for 
noticeable  reaction  if  the  change  in  Great 
Britain  is  lasting. 

When  the  month  of  May  opened  this 
spring,  coke  tin  plates  were  sell  ng  at  $3  as 


the  usual  figure.  Since  then  they  have  sold 
as  low  as  $2.60  to  $2  65  in  round  quantities 
ex  wharf. 

The  difference  in  Canada  plates  has  been 
equally  great. 

On  the  first  of  May  the  ruling  basis  on 
these  was  $2.45  to  $2.50  Within  the  past 
fortnight  they  have  sold  as  low  as  $2  10  to 
$2.15  ex  wharf  to  arrive. 

If  the  stiffness  that  set  in  on  both  lines  the 
week  before  last  is  of  any  permanence,  the 
buyers  who  took  advantage  of  these  low 
offers  will  be  the  lucky  ones. 

Importing  agents  say,  however,  that  the 
quantity  sold  for  import  at  these  low  figures 
is  not  heavy,  for  buyers  were  possessed  with 
the  idea  that  values  were  going  still  lower. 


refrigerating  apparatus,  is  capable  of  making 
51  tons  of  ice  at  an  expense  not  to  exceed 
50  cents  per  ton  ;  and  then,  by  conducting 
it  to  furnaces  or  rolling  mills,  glass  works, 
brick,  lime  or  pottery  kilns,  it  would  produce 
the  same  amount  of  heat  as  if  it  was  de- 
livered directly  from  the  well. 


TO  MAKE  ICE  WITH  NATURAL  GAS. 

IT  is  announced  that  Lancaster  &  Elrick, 
of  Marion,  Ind.,  have  constructed  a 
refrigerator  for  making  ice  with  natural 
gas,  says  American  Manufacturer.  It  is 
well  known  that  when  gases  are  compressed 
they  part  with  a  portion  of  their  heat,  and, 
as  they  expand  again,  take  back  the  same 
amount  from  bodies  in  contact  with  them. 
Gases  thus  deprived  of  heat  can  be  made  to 
take  it  from  uncongealable  fluids,  which  in 
this  way  accumulate  cold,  that  may  be 
applied  to  the  freezing  of  water.  Applica- 
tion of  this  principle  has  been  made  of  the 
cold  produced  by  the  sudden  expansion  of 
compressed  air  to  the  production  of  ice. 
Powerful  and  expensive  machinery  is  re- 
quired to  compress  air  and  cool  it.  Am- 
monia machines  require  a  pressure  of  from 
1 20  to  180  pounds  per  square  inch.  These 
gentlemen  hold  that  all  that  is  required  for 
making  ice  with  natural  gas,  except  the 
refrigerator  and  cans,  is  provided  for  by 
expanding  it  from  its  initial  pressure  to  the 
atmospheric  pressure,  nature  having  done 
all  the  work  of  compression  and  cooling  and 
made  it  ready  to  absorb  the  heat  made 
latent  and  freeze  the  water  into  ice. 
Natural  gas  is  compressed  in  the  earth  to 
20  atmospheres.  Its  temperature  is  about 
420  at  the  top  of  the  well.  Assuming  its 
density  to  be  5-10  that  of  the  atmosphere, 
1,000'  would  weigh  38.5  pounds.  Cal- 
culating from  a  formula  by  Pecelet,  a  gas 
expanding  from  a  pressure  of  20  atmos- 
pheres to  1  atmosphere,  its  temperature 
would  be  reduced  31 8°  below  the  freezing 
point,  and  by  expanding  1000'  or  38.5 
pounds  of  gas  per  minute,  we  would  have 
3180  multiplied  by  38.5  pounds.  The  pro- 
duct, divided  by  1700,  is  equal  to  72  pounds 
of  ice  per  minute,  from  water  at  620  ;  for 
water  at  62°  requires  30?  cooling  to  bring  it 
to  320,  and  the  abstraction  of  140  units  of 
latent  heat.  An  ordinary  gas  wel1,  furnish- 
ing 1,500,000'   per     day,    with    a    suitable 


THE  STRENGTH  OF  METALS. 

THE  utmost  strength  for  a  given  weight 
is  requisite  in  many  kinds  of  construc- 
tion, but  is  especially  important  in 
building  flying  machines,  says  Iron  Age. 
Prof.  Robert  H.  Thurston,  in  the  March 
Aeronautics,  discusses  various  materials  with 
this  special  object  in  v;ew,  but  makes  com- 
parisons of  interest  to  other  lines  of  engineer- 
ing. 

At  the  outset  he  gives  the  following  gen- 
erally accepted  figures  :  Cast  iron  weighs 
444  pounds  to  the  cubic  foot,  and  an  inch 
square  bar  will  sustain  a  weight  of  16,500 
pounds  ;  bronze— weight,  525  pounds,  tena- 
city, 36,oou  ;  wrought  iron — weight,  480, 
tenacity,  50,000  ;  hard  "  struck"  steel — 
weight,  490,  tenacity,  78,000  ;  aluminum — 
weight,  168,  tenacity,  26,000.  We  are  ac- 
customed to  think  of  metals  asbeingstronger 
than  wood  ;  so  they  are,  generally  speaking, 
if  only  pieces  of  the  same  size  be  tested.  But 
let  equal  we'ghts  of  the  two  materials  be 
compaied,  and  it  will  be  found  that  several 
varieties  of  wood  will  prove  stouter  than 
ordinary  steel.  A  bar  of  pine  just  as  heavy 
as  but  no  heavier  than  a  bar  of  steel  an  inch 
square  will  hold  up  125,000  pounds  ;  the 
best  ash  175,000  pounds,  and  some  hemlock 
200,000.  Wood,  however,  is  bulky.  It  oc- 
cupies ten  or  twelve  times  the  space  of  steel; 
and  for  a  machine  which  is  to  move  rapidly 
through  the  air,  skin-friction  and  the  resist- 
ance of  cross-section  require  that  the  ma- 
terial shall  be  used  that  is  as  compact  as 
possible.  Hence,  wood  is  out  of  the  ques- 
tion, after  all. 

The  best  steel  castings  made  for  the 
United  States  navy  have  a  tenacity  of  from 
65,000  to  75,000  pounds  to  the  square  inch. 
Whitworth,  by  solidifying  such  castings 
under  great  pressure,  got  a  tensile  strength 
of  80,000  to  150,000.  By  "drop  forging,"  no 
doubt,  this  can  soon  be  paralleled.  We  now 
get  still  greater  strength  in  small  pieces. 
The  best  tool  steel,  from  ingots,  is  far  su- 
perior to  ordinary  steel  castings  and  forg- 
lngs  in  this  respect,  and  fine  steel  wires  and 
ribbons  give  a  tenacity  of  300,000  pounds  to 
the  square  inch  of  cross  section. 

Ordinary  aluminum  is  only  one-third  as 
heavy  as  steel,  and  a  bar  of  the  former,  with 
a  cross  section  of  3  square  inches,  would 
hold  up  78,000  pounds,  and  that  is  as  much 
as  1  inch  of  good  steel  would  do.  It  has, 
however,  to  a  less  degree,  the  same  objection 
offered  to  wood,  namely,  that  it  is  more 
bulky,  and  would  offer  more  resistance  to  the 
air  than  steel.  Various  alloys  have  been 
made  in  which  aluminum  is  the  chief  in- 
gredient, securing  increased  strength  with- 
out materially  adding  to  the  weight. 


HARDWARE 


GERMAN  COOKING  APPARATUS. 

AT  different  times  in  the  past,  says 
Metal  Worker,  we  have  called  at- 
tention to  the  character  of  the  cook- 
ing and  heating  apparatus  generally  em- 
ployed in  foreign  countries,  but  the  subject 
always  has  interest  to  American  readers  for 
the  reason,  no  doubt,  that  the  visitor  abroad 
usually  describes  what  is  seen  from  his  or 
her  individual  standpoint.  In  this  way  the 
same  topic  variously  treated  is  the  source  of 
much  that  is  entertaining  and  instructive. 
A  correspondent  of  one  of  the  New  York 
daily  papers  tells  in  a  recent  issue  about  the 
apartment  houses  in  Berlin,  and  after  des- 
cribing their  general  construction  and  ar- 
rangement touches  upon  the  questions  of 
heating  and  cooking  with  the  appliances 
necessary  therefor.  The  writer  states  that 
in  none  of  the  houses  are  steam  heat  or  hot 
air  furnaces  employed.  In  all  the  rooms, 
she  says,  are  large  stoves  reaching  from 
floor  to  ceiling,  made  of  colored  or  white 
porcelain  tiles,  with  brass  or  nickel  doors 
and  trimmmgs.  Some  of  them  are  ex- 
ceedingly artistic  and  ornamental,  while 
others  are  painfully  suggestive  of  a  family 
monument.  Briquettes  of  pressed  coal, 
about  8  inches  long,  2  wide  and  1  %.  thick,  are 
burned,  and  the  fire  must  be  made  every 
morning.  The  fireplace  is  very  small  and 
is  in  the  lower  part  of  the  stove,  while  the 
upper  part  is  filled  under  the  tiles  with 
coiled  iron  pipe.  A  little  paper  and  a  few 
small  dry  sticks  are  laid  in  the  fireplace,  and 
from  ten  to  twenty  briquettes  placed  on  top. 
This  is  lighted  and  allowed  to  burn  with 
open  door  until  the  briquettes  are  all  aglow 
and  just  ready  to  crumble.  The  doors  are 
then  closed  and  screwed  up  tight  with  a  key, 
so  that  no  draught  can  enter.  The  tiles 
soon  begin  to  radiate  a  gentle  heat  com- 
municated to  them  by  the  coil  of  iron  pipe, 
which  holds  the  heat  for  some  hours.  At  no 
time  is  the  stove  so  hot  but  that  you  can 
bear  your  hand  on  it.  These  "  Berliner 
oeven,"  as  they  are  called,  are  m3de  with 
fancy  mantels  on  them,  which  always  bear 
numerous  pieces  of  bric-a-brac,  and  are  or- 
namented with  delicate  lambrequins  and 
scarfs.  The  rooms  can  be  kept  warm  and 
the  heat  is  a  pleasant  one,  but  the  floors  are 
generally  very  cold. 

The  kitchen  stove  is  a  curious  structure  to 
American  eyes.  It  also  is  made  of  white 
porcelain  tiles,  with  polished  brass  doors  and 
trimmings  and  an  iron  top.  The  ordinary 
German  "koch  machine"  has  only  one  hole, 
which  is  directly  over  the  grate,  but  this  is 
covered  by  a  series  of  concentric  rings,  so 
that  it  may  be  regulated  to  suit  the  size  of 
the  pot.  Directly  over  the  grate  and  around 
this  hole  the  stove  becomes  very  hot,  but  on 
any  other  part  of  the  stove  dishes  may  be 
set  with  perfect  safety.  A  mixture  of  coke 
and  soft  coal  is  burned,  and  the  fire  is  al- 
lowed to  go  out  after  each  meal,  but  it  is  so 
easily  lighted  and  burns  so  freely  that  one 


can  make  a  fresh  fire  and  lave  boiling 
water  in  15  or  20  minutes.  The  bak- 
ing ovens,  two  in  number,  are  back 
of  the  stove  and  are  hea'.ed  by  a 
separate  fire  made  directly  under  them,  and 
made  only  when  necessary.  The  oven  may 
be  made  hot  in  about  20  minutes,  but  though 
admirably  adapted  for  meats,  the  heat  from 
below  is  so  great  that  puddings  and  cakes 
will  burn  badly  on  the  bottom  before  they 
are  half  baked.  The  Germans  never  bake 
cake  and  bread  as  we  do.  They  always  buy 
the  latter,  and  if  they  occasionally  make  the 
former,  they  send  it  out  to  a  baker  to  be 
baked  ;  these  ovens  are,  therefore,  admirably 
adapted  to  the  German  housekeeping. 
Americans  can  also  use  them,  however.  By 
long  experience,  some  American  ladiesfound 
that  a  sheet  of  thick  asbestos  paper  cut  to  fit 
the  bottom  of  the  oven,  and  laid  in  just  be- 
fore setting  a  cake  in,  would  sufficiently  re- 
duce the  direct  heat  and  so  diffuse  it  that 
cakes,  biscuits  and  pies  could  be  successfully 
baked,  but  bread  burned  before  becoming 
cooked  through.  There  is  a  small  warming 
oven  in  the  stove,  and  the  water  in  the  kit- 
chen sinks  is  heated  by  it,  but  the  bath  water 
must  be  heated  by  a  separate  fire  made  un- 
der a  boiler-like  tank  in  the  bathroom. 


INTRODUCING    GAS    STOVES. 

AT  the  annual  meeting  of  the  Western 
Gas  Asso  iation  held  at  Cleveland,  O., 
says  American  Manufacturer, a  paper 
upon  the  best  method  of  introducing  gas 
stoves  was  read.  In  the  course  of  the  dis- 
cussion which  followed,  Mr.  Evans,  of 
Chicago,  thus  explained  the  plan  adopted 
by  his  company  : 

"  We  adopted  rather  a  novel  method  of 
introducing  gas  stoves,  by  distributing  cir- 
culars to  every  family  on  the  line  of  our 
street  mains,  offering  to  give  them  a  gas 
range  free.  Of  course  the  object  of  this 
circular  was  to  bring  possible  consumers  to 
the  office,  where  we  could  explain  what  we 
meant  by  it.  Our  explanation  was  simply 
this  :  If  the  consumer  would  pay  foi  $20 
worth  of  gas  in  advance  we  would  give  him 
a  $25  gas  range,  or,  rather,  a  gas  range  he 
could  not  purchase  for  less  than  $25  at 
retail.  Of  course  they  could  not  understand 
such  an  offer.  Our  explanation  was,  that 
by  the  use  of  $20  worth  of  gas,  having 
acquired  the  knowledge  of  how  to  use  gas 
properly,  they  would  become  permanent 
consumers.  Of  course  the  facts  were  simply 
these  :  They  paid  for  gas  in  advance  ;  we 
had  the  money  to  buy  the  stoves  with  ;  we 
made  a  profit  on  that  $20  worth  of  gas  sold 
which  was  nearly  enough  to  pay  for  the 
stove  (laughter)  ;  and  we  got  a  permanent 
consumer.  Perhaps  I  will  modify  that  a 
little  by  saying  that  it  does  not  cost  any 
more  to  distribute  200,000  feet  of  gas  than 
it  does  to  distribute  100,000  cubic  feet.  In 
figuring  on  the  cost  of  gas,  in  that  deal 
especially  we  figured  on  the  cost  of  the  gas 


in  the  holder  ;  and  our  profits  accrued  on 
the  margin  beyond  that.  As  a  matter  of 
fact  it  did  bring  us  in  immediate  business. 
On  that  plan  we  put  out  1,500  gas  ranges 
within  three  months  ;  and  those  gas  ranges 
brought  us  in  a  consumption  of  1 50,000  feet 
per  day  ;  and  as  a  matter  of  fact  we  made 
$9.40  profit  on  $20  worth  of  gas  sold  ;  and 
between  that  and  what  the  gas  ranges  cost 
us  was  certainly  an  advertisement  that  paid 
us  to  adopt  that  system." 

Manufacturers  of  gas  stoves  will  be  inter- 
ested in  the  remarks  made  by  S.  M. 
Highlands,  of  Clinton,  la.,  who  said  : 

"  In  respect  to  the  methods  of  selling  gas 
stoves,  my  impression  now  is  that  one  of  the 
best  ways  is  to  find  a  good  gas  heating 
stove.  I  have  looked  the  market  over  to 
the  extent  of  my  ability  for  the  last  two  or 
three  years,  but  I  have  not  as  yet  found  a 
gas  heating  stove  that  I  can  recommend  to 
my  customers.  We  have  a  great  many  gas 
stove  manufacturers  here,  and  I  think  it 
would  be  well  to  call  them  to  our  assistance 
The  gas  heating  stove  that  our  customers 
insist  upon  buying  is,  first,  a  stove  that  they 
can  afford  to  use  ;  next,  a  stove  such  that 
they  can  live  in  the  same  room  that  the 
stove  is  working  in.  A  stove  that  must  be 
connected  with  a  flue  becomes  rather  expen- 
sive ;  and  one  that  is  run  without  a  flue  con- 
nection in  our  vicinity  insists  on  being  the 
sole  occupant  of  the  room.  I  stand  here 
ready  to  give  any  man  an  order  for  100  or 
200  heating  stoves,  if  he  can  give  me  stoves 
that  will  heat  the  room  without  wasting  the 
heat  that  is  produced  by  the  gas  ;  something 
that  will  be  attractive,  and  at  the  same  time 
economical.  I  will  solve  a  part  of  the  ques- 
tion how  to  sell  gas  stoves  if  any  manufac- 
turer will  give  me  such  a  stove." 


SYSTEM  IN  THE  SHOP. 

WITHOUT  a  good  system  of  conduct- 
ing your  business  things  are  sure 'to 
go  wrong  with  you,  losses  are  cer- 
tain to  be  heavy,  and  while  you  may  avoid 
drifting  into  bankruptcy,  you  will  always  be 
in  danger  of  being  drawn  in  that  direction. 
With  a  good  system,  the  exercise  of  intelli- 
gent control,  and  a  sense  of  the  importance 
of  advancing  with  the  times  and  adding 
suitable  new  lines  or  branches  to  your  busi- 
ness as  opportunities  serve,  or  you  make 
them,  success  can  scarcely  give  you  the 
go-by.  A  searching  study  of  almost  any 
subject  will  readily  convince  any  one  who 
has  not  considered  the  matter  before  that 
this  proposition  is  sound  and  justified,  not- 
withstanding that  the  first  thing  that  may 
occur  to  you  will  be  the  retort,  that  many  of 
the  most  clevet  men  the  world  has  ever  seen 
have  been  noted,  not  for  the  methodical 
manner  in  which  their  work  was  accom- 
plished, but  for  the  absolute  want  of  care, 
forethought,  or  pre-arrangement  as  to  the 
lines  on  which  they  were  to  work.  Just 
so.     There  are  such  cases,  not  particularly 
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numerous,  but  few  and  far  between,  and 
these  men  have  been,  as  a  rule,  gifted  in 
only  one  important  degree,  or  bounteously 
blessed  with  a  particular  order  of  talent— in 
short,  they  are  the  men  of  genius.  If  you 
are  of  opinion  that  you  are  a  man  of  genius, 
the  benefit  to  be  derived  from  the  perusal  of 
this  article  will  be  nil,  indeed,  you  had  far 
better  spare  yourself  the  labor  of  reading  it. 
When  writing  for  ironmongers  we  do  so,  not 
with  the  premise  that  the  trade  is  made  up 
of  men  of  genius,  but  that  those  engaged  in 
it  are  men  of  business,  anxious  to  succeed  in 
life,  and  ready  and  willing  to  fairly  consider 
any  reasonable  and  sound  proposition  which 
is  put  before  them  for  the  purpose  of  aiding 
them  in  the  attainment  of  the  object  for 
which  they  are  working — in  our  trade  work- 
ing hardly  and  laboriously  against  the  keen- 
est of  competition  on  all  sides.  The  subject 
of  a  good  system  in  the  shop  is  to  them  of 
the  utmost  importance,  as  the  want  of  a 
good  system  will  afford  opportunities  for 
leakages  of  profits  so  numerous  as  to  over- 
whelm the  man  who  has  not  yet  learnt  that 
"evil  is  wrought  by  want  of  thought." 

Now  we  will  take  it  for  granted,  for  the 
present  purpose,  that  being  an  ironmonger, 
and  a  constant  reader  of  Ironmongery,  you 
have  been  convinced  of  the  urgent  necessity 
for  keeping  a  bright  shop  window,  and  also 
for  attractively  arranging  the  goods  in  the 
shop.  We  will  assume  you  do  that.  There 
are  two  sides  to  the  shop  arrangement  ques- 
tion. The  first  is  that  you  must  so  arrange 
your  goods  that  you  make  customers  notice 
them,  inquire  about  them,  and  buy  them. 
The  other  side  is  this:  many  of  the  goods 
displayed  are  show  goods.  When  the  cus- 
tomer has  made  his  selection  from  these, 
you  will  want  to  find  at  once  from  the  selling 
stock  the  articles  he  is  to  take  away  with 
him,  or  which  will  have  to  be  delivered  to 
his  premises.  Here  then  is  a  very  import- 
ant matter,  in  which  a  thoroughly  good  sys- 
tem is  needed.  You  want  your  stock  ar- 
ranged on  such  a  well-ordered  plan  that 
immediately  any  article  is  required  it  can  be 
produced,  every  assistant  and  apprentice  in 
the  shop  knowing  exactly  where  upon  the 
shelves  or  in  the  drawers,  or  in  the  ware- 
house or  cellar  the  article  is  to  be  found. 
In  many  shops  no  difficulty  occurs  when 
articles  which  are  wanted  fifty  times  a  day 
are  asked  for.  Everyone  knows  where  they 
are  kept — even  the  customer  himself,  very 
often,  if  he  is  a  regular  buyer  at  your  shop. 
The  difficulty  arises  when  articles  not  so 
frequently  in  requisition  are  called  for,  and 
when,  as  often  occurs,  everyone  thinks  he 
knows  where  the  articles  are  kept,  but  no- 
body really  knows.  Then  delays  are  caused, 
tempers — and  first  of  all  that  of  the  cus- 
tomer himself— are  lost,  hasty  words  are 
uttered,  and  a  customer  is  perhaps  lost  to 
you  for  ever.  A  point  should  be  made  in 
arranging  the  stock,  that  all  those  articles 
which  are  called  for  frequently  should  be 
arranged  as  nearly  as  possible  to  the  counter, 


so  that  time  will  not  be  wasted  in  going  to  a 
distant  part  of  the  shop  for  these  articles. 

Another  question  of  system  arises  in  con- 
nection with  this  knowledge  on  the  part  of 
assistants  as  to  the  whereabouts  of  goods. 
Division  of  labor  is  essential  to  a  good  sys- 
tem in  the  shop.  Let  each  man  have  his 
special  duties,  to  which  his  first  attention 
must  be  given.  But  also  insist  that  each 
man  shall  have  enough  knowledge  of  those 
departments  not  immediately  under  his  care 
to  enable  him,  when  his  department  is  doing 
nothing,  to  go  to  the  assistance  of  other  em- 
ployees if  they  are  pressed  by  more  custom- 
ers than  they  can  deal  with.  Let  it  be  a  rule 
that  each  man  shall  stick  to  his  department, 
but  let  the  rule  be  so  elastic  that  it  should 
be  an  unwritten  law  that  if  one  special  man 
is  doing  nothing,  and  his  fellows  have  a 
great  deal  too  much  to  attend  to  at  the  mo- 
ment, he  shall  go  to  their  aid.  Cordial 
relations  between  all  in  the  shop  will 
enable  such  assistance  to  be  cheerfully 
rendered  with  advantage  all  round,  with- 
out treading  upon  the  dignity  of  special 
men,  and  without  the  least  danger  of  special 
departments  not  receiving  their  proper 
amount  of  attention.  In  the  very  small 
shops,  where  the  master  has  the  help  of  only 
one  assistant,  or  perhaps  of  a  boy,  he  should 
take  care  that  he  himself  knows  perfectly 
where  each  article  is  to  be  found — and  even 
the  boy  can  be  taught  to  acquire  the  same 
knowledge. 

When  goods  have,  owing  to  the  general 
good  system  in  the  shop,  been  sold,  then  be 
careful  that  the  bookkeeping  is  on  such  a 
scale  that  by  the  system  which  is  the  rule  of 
the  shop,  nothing  shall  go  out  which  is  a 
credit  sale,  without  being  duly  entered  if 
only  in  a  rough  day-book  or  waste-book. 
Insist  also  that  every  cash  sale  shall  also  be 
entered  in  a  cash-book.  The  loose  method 
of  selling  small  articles  for  cash,  and  drop- 
ping the  money  into  the  till  from  which 
money  is  also  indiscrimately  taken  to  pur- 
chase small  things,  also  without  any  account 
being  taken  of  them,  is  as  pernicious  as  it 
can  be.  Moreover,  a  shop  till  open  to  every- 
one is  an  unfair  temptation  to  place  at  the 
hand  of  young  men  who  may  get  short  of 
money  at  times.  No  employer  is  justified 
in  placing  temptations  to  peculation  ready 
to  the  hands  of  his  employees.  See,  there- 
fore, that  it  is  pari  of  your  shop  system  that 
everything  sold  is  accounted  for  in  the 
books.  By  putting  a  certain  sum  into  the 
till  at  the  beginning  of  the  day,  and  at  the 
close  checking  the  amount  then  in  the  till 
by  the  addition  of  the  cash  sales  entered, 
you  will  know  from  day  to  day  exactly  how 
you  stand  with  regard  to  these  sales.  When 
credit  sales  are  made  they  should  be  charged 
in  the  books  immediately  the  sale  is  effected, 
and  in  large  establishments  it  is  an  excel- 
lent plan  to  have  a  youth  in  an  entering  desk 
at  the  end  of  the  counter,  to  whom  the  as- 
sistants can  call  the  items  to  be  charged  for 
the  clerk  to  enter  in  a   "  waste  "  or  rough 


day-book,  from  which  the  entries  can  be 
transferred  directly  into  the  journal,  where 
the  items  can  be  entered  in  the  neat  man- 
ner in  which  they  ought  to  be  set  down. 
Have  your  account  books  kept  posted  up  to 
date,  and  do  not  allow  credit  accounts  to  run 
for  a  long  time.  Where  there  is  not  suffi- 
cient work  to  keep  the  boy  well  employed  in 
entering  only,  he  can  fill  up  by  writing  out 
the  invoices  and  sending  them  out,  by  ad- 
dressing circulars  and  wrappers,  by  copying 
letters,  and  in  any  other  useful  way. 

In  the  ordinary  business  routine  the  next 
thing  to  do  is  to  deliver  the  goods.  Let 
your  system  of  delivery  be  prompt  and 
regular,  and  be  most  careful  not  to  deliver 
any  goods  at  wrong  addresses,  as  nothing 
gives  greater  annoyance  to  customers,  quite 
apart  from  the  delay  mistakes  of  this  kind 
cause.  If  the  customer  wishes  to  have  the 
goods  delivered  to  a  particular  portion  of  his 
premises  be  careful  that  full  and  correct  in- 
structions are  given  to  the  person  who  will 
deliver  them.  A  great  aid  in  the  satisfac- 
tory delivery  of  goods  is  to  have  tied  to  each 


Deliver  to  Captain  HANDBARROW 
The  Lodge,  Acacia  Road 

Time Not  later  than  2  p.m.  Friday 

place.      Housekeeper's  Room 


parcel  a  label  which  on  one  side  bears  your 
name  and  address,  and  on  the  other  side 
bears  the  name  and  address  of  the  customer 
very  plainly  written,  and  also  special  instruc- 
tions as  to  the  time  the  goods  are  to  be  de- 
livered, and  to  which  portion  of  the  custom- 
er's premises  they  are  to  be  delivered.  It 
should  be  made  the  duty  of  each  assistant  to 
write  the  necessary  particulars  on  the  labels 
which  go  with  the  parcels  he  has  had  to 
make  up.  The  name  and  address  of  the 
ironmonger  should  be  boldly  printed  on  the 
one  side  of  the  label,  and  the  other  side 
should  be,  when  filled  in  and  tied  to  the 
parcel,  something  after  the  style  of  the  illus- 
tration we  give. — Ironmongery. 


ANXIETY  TO  PLUMBERS. 

There  is  nothing  in  the  plumber's  work 
which  causes  so  much  anxiety  or  more 
annoyance  than  the  laying  of  an  earthen 
sewer,  and  yet  it  is  one  of  the  simp- 
lest matters  which  he  has  to  do.  It  is 
so  simple,  so  easy  to  do  good  work  that  it  is 
really  worth  while  to  inspect  and  personally 
oversee  such  jobs  until  the  men  understand 
how  to  do  the  work  perfectly.  The  first 
thing  to  be  looked  after  is  a  good  grading  in 
the  ditch.  Next  to  this  the  use  of  good 
cement  and  clean,  sharp  sand  ;  and  in  order 
to  have  the  cement  and  sand  of  any  value, 
they  ought  to  be  mixed  in  small  quantities 
with  just  as  little  water  as  possible.  The 
ideal  cement  is  one  which,  when  ready  to 
use,  is  just  about  as  damp  as  ordinary  brown 
sugar. 
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DOES    IT    PAY? 

AN  old  dry  goods  dealer  taught  me  a 
lesson  very  early  in  my  hardware 
career,  writes  an  Indiana  merchant 
in  Iron  Age.  I  had  been  in  business  about 
six  or  eight  months  and  needed  quite  a  lot 
of  dry  goods  for  my  own  home.  The 
bill  came  to  $12.23.  "Call  it  $12,"  I  said, 
laying  down  that  amount.  "  I  can't  do  it,' 
he  said.  "You  can't?"  said  I.  "Why,  I 
treat  mycustomers  more  liberallythan  that ! " 
"  Yes,"  said  he.  "I  have  heard  that  you 
did,  and  you  are  educating  them  to  expect 
it  on  every  sale.  It's  just  as  you  educate 
your  trade,  but  you  will  find  that  is  a  poor 
plan  in  the  long  run.'' 

When  I  went  out  I  began  to  think  of  this. 
I  had  thought  nothing  heretofore  of  throw- 
ing off  odd  amounts,  but  the  more  I  con- 
sidered it  the  better  convinced  I  was  that 
the  old  man's  way  was  the  wiser  one.  Just 
then  a  rich  and  stingy  old  farmer  came  in 
and  wanted  a  hatchet.  My  price  was  85 
cents.  ''You  can  make  this  75  cent=,"  said 
he.  Half  an  hour  before  I  would  have  said, 
"  All  right,  Mr.  Brown,  seeing  as  it's  you, 
I'll  make  it  75  cents."  But  now  I  said:  "No, 
I  can't  sell  it  for  better  than  85  cents.  It  is 
a  warranted  hatchet,  and  85  cents  is  cheap 
for  it."  I  was  afraid  he  would  go  out,  and 
if  he  had  I  think  it  would  have  given  my 
new  resolutions  a  nip  in  the  bud,  but  he 
didn't.  He  said,  "Wrap  it  up,"  paid  85 
cents,  and  appeared  perfectly  satisfied. 

"  See  that,"  said  I  to  myself  after  he  had 
gone,  "  I  made  a  sale,  got  my  full  price,  and 
I  honestly  believe  Brown  is  better  satisfied 
with  his  purchase  than  he  would  have  been 
if  I  had  thrown  off  the  10  cents.  I'm  going 
to  go  on  this  line  hereafter."  And  I  di'l,  ex- 
cept on  very  rare  occasions.  It  made  quite 
a  difference  in  my  profits  in  the  course  of  a 
year,  and  my  trade  appeared  to  think  more 
of  my  word.  I  owe  the  old  dry  goods  man 
a  large  measure  of  gratitude. 


AMMONI AMOTOR  FOR  STREET  CARS 

THE  Railway  Ammonia  Motor  Com- 
pany, says  Mining  and  Engineering 
Journal,  has  recently  had  built  at  the 
works  of  the  De  La  Vergne  Refrigerating 
Machine  Company,  in  New  York,  a  motor 
car  upon  its  system,  and  a  trial  of  this  car 
was  had  at  the  De  La  Vergne  works  on  the 
afternoon  of  June  19th.  The  car  is  about 
the  size  of  an  ordinary  horse  or  trolley  car, 
and  about  one-half  of  its  space  is  occupied 
by  the  motor.  The  general  principle  of  the 
motor  is  well  known.  Anhydrous  ammonia 
in  this  car  is  charged  in  a  reservoir,  which 
is  surround  d  by  a  tank  filled  with  hot 
water.  From  the  reservoir  it  passes  into 
the  cylinder,  where  it  acts  on  the  piston 
expansively,  precisely  as  steam  does.  The 
exhaust  from  the  cylinder  is  conveyed  into 
the  water  tank,  where  the  ammonia  is  con- 
densed and  can  afterward  be  recovered,  the 


inventors  claim,  with  very  small  loss.  In 
the  trial  made  this  week,  the  reservoir  was 
charged  until  the  pressure  was  about  150 
lbs.,  and  the  car  was  run  about  a  mile  back- 
ward and  forward  before  the  pressure  ran 
down  to  100  lbs. 

As  before  stated  the  use  of  ammonia  in 
place  of  steam  or  gas  has  been  frequently 
discussed  and  the  principles  are  well  under- 
stood. The  main  question  after  all  is  one 
of  relative  economy,  and  where  the  circum- 
stances are  such  that  the  ammonia  can  be 
cheaply  made  and  supplied,  the  system 
could  be  well  appl  ed.  It  can  be  used  in 
cities  where  a  steam  motor  would  not  be 
permitted,  and  it  presents  the  advantage 
which  any  separate  motor  does  over  an 
electric  or  cable  system,  where  a  failure  at 
the  central  power  house  will  stop  the  entire 
system.  In  the  present  case  it  is  to  be 
regretted  that  the  ammonia  motor  had 
hardly  a  fair  trial.  The  cylinders  are 
apparently  too  small  to  work  the  motor  and 
a  trailer  or  tow-car,  while  the  mechanical 
arrangement  of  the  engine  is  not  good,  and 
the  power  is  transmitted  to  the  axle  through 
an  intermediate  shaft  and  gearing,  the  latter 
always  objectionable  in  a  street  car.  With 
a  better  design  of  engine,  and  with  cheap 
ammonia,  the  motor  may  be  able  in  many 
places  to  compete  successfully  with  the 
electric  road. 


HOUSEHOLD  MOUSE  TRAP. 

The  great  convenience  of  this  trap  is  that 
it  is  always  ready  for  use  without  setting. 
By  its  peculiar  construction  it  will  catch 
several  mice  at  a   time.     Every  trap  i>  per- 


fect. First-class  material  is  used  and  great 
care  exercised  in  the  manufacture  of  them. 
H.  S.  Howland,  Sons  &  Co.  are  the  agents. 


THE  STORAGE  BATTERY. 

The  storage  battery  is  steadily  justifying 
the  belief  that  it  has  come  to  stay  for  trac- 
tion purposes,  says  an  exchange.  During 
the  last  severe  snow  storms  of  the  winter 
the  cars  run  by  this  system  on  the  Second 
Avenue,  New  York,  passed  the  severe  test 
most  satisfactorily.  A  very  important  fea- 
ture of  one  of  the  latest  storage  traction 
systems  is  that  the  car  is  no  heavier  than 
the  ordinary  motor  car,  the  batteries  being 
able  to  give  a  greater  return  in  power  for 
the  size  of  generator  than  the  trolley,  as  the 
charging  is  more  regular  ;  there  are  no  long 
stretches  of  trolley  wires  and  feeders  to 
waste  power,  and  no  leakage  to  destroy 
water  and  gas  pipes  by  electrolysis  ;  further- 
more, each  car  being  self-propelling,  is  a 
unit  in  itself. 


ALUMINUM  COOKING  UTENSILS. 

ALUMINUM  has  been  fast  making  a 
place  for  itself  as  a  very  desirable 
material  from  which  to  manufacture 
cooking  utensils.  Several  years  ago,  when 
the  first  experiments  ware  made  with  alumi- 
num, the  great  objection  raised  against  it 
was  that  the  cost  was  entirely  too  high  to 
manufacture  goods  at  a  price  within  the 
reach  of  the  masses,  but  there  has  been 
such  a  demand  for  aluminum  on  account  of 
the  numerous  articles  manufactured  from  it 
and  the  ready  sale  that  they  have,  that  the 
price  has  gradually  been  reduced  until  now 
goods  can  be  manufactured  from  it  to  sell  at 
a  very  reasonable  price  indeed.  There  are 
to-day,  according  to  Housefurnishing  Re- 
view, six  concerns  in  the  United  S  ates 
manufacturing  aluminum  cooking  utensils, 
and  many  other  factories  are  experi- 
menting upon  this  article,  and  we 
predict  before  many  months  that  house 
furnishing  goods  will  be  manufactured 
from  aluminum  so  as  to  be  sold  at  a 
price  that  will  meet  the  popular  demand, 
and  that  these  attractive  goods  will  be  found 
in  the  household  of  a  large  majority  of  our 
families  throughout  the  country.  Dealers 
have  been  backward  in  adding  aluminum 
house  furnishing  goods  to  their  stock,  as 
they  were  of  the  opinion  that  these  articles 
could  not  be  sold  for  the  price  the  dealer 
would  be  forced  to  ask  ;  but  this  argument 
has  been  proven  to  have  no  foundation,  for 
where  aluminum  goods  have  been  offered 
for  sale,  their  attractiveness  in  appearance, 
cleanliness  in  use,  and  lightness  in  weight, 
have  overcomethe  objection,  and  have  found 
a  ready  sale.  The  intelligent  housewife 
does  not  care  to  purchase  inferior  cooking 
utensils  that  she  is  compelled  to  use  in  her 
dai'y  kitchen  labor  any  more  than  the 
mechanic  cares  to  work  with  inferior  tools. 


A   NEW   BAKING  PAN. 

A  baking  pan,  according  to  Housefur- 
nishing Review,  has  lately  been  introduced 
which  facilitates  cooking  and  basting  by 
providing  a  means  for  more  efficiently  col- 
lecting the  juices  which  exude  from  a  joint 
or  fowl  while  undergoing  the  process  of 
roasting  or  baking.  The  pan  in  question  is 
provided  with  a  gravy  tray  which  is  of 
peculiar  conformation,  and  sets  in  the  bot- 
tom of  the  regular  pan,  under  a  grid.  This 
supplementary  pan  is  formed  with  converg- 
ing hollows  all  dipping  evenly  towards  a 
sunk  corner  thereof.  The  effect  of  this  i«, 
of  course,  to  carry  all  the  escaped  juices  in- 
evitably and  speedily  into  the  proper  re- 
ceptacle, where  they  accumulate  for  the 
spoon  to  restore  them  to  the  meat  for  bast- 
ing purposes.  The  ordinary  pan  with  the 
sunk  corner  is  very  apt  to  fail  in  this  func- 
tion, owing  to  the  fact  that  in  stamping  the 
bottom  for  the  corner,  well  ridges  are  formed 
around  the  depressed  portion,  which  serves 
to  dam  back  the  travy,  so  that  it  does  not 
freely  flow  into  the  well,  whereby  basting 
cannot  be  easily  and  effectively  done. 


HARDWARE. 


HAY  FORK  PULLEYS 


H.  S.  HOWLAND,  SONS  &  CO 

Wholesale  Hardware  Merchants 


37  Front  St.  West. 


TORONTO 


ORDERS    SOLICITED. 


No.  45  Wood. 


Hartz  Steel. 


Do  Yon  Want 


WINDOW  GLASS  ? 


We  have  a  full  stock  of 

STAR 

DOUBLE    DIAMOND 

ENAMELLED 

COLORED,   Etc.,  Etc. 


We  sell  at  Import  Prices  and 
give  you  what  you  buy. 


Sanderson  Pearcy  &  Co. 

130  to  140  BAY  ST.        TORONTO 


WORK  FAITHFULLY  DONE. 

TWO  men  employed  by  the  city  govern- 
ment, says  an  exchange,  were  con- 
versing lately  about  their  work. 

"How  much  can  you  do  in  a  day?" 
asked  one. 

"  When  I  came  to  this  place  last  fall,"  he 
replied  with  a  smile  at  the  recollection,  "  I 
was  quite  '  fresh,'  and  I  worked  with  all  my 
might.  I  did  a  big  day's  work  every  time," 
and  he  spec  fied  the  amount.  "But  I  have 
learned  better  since  then.  I  do  about  a 
third  now  of  what  I  did  at  first,"  and  he 
seemed  to  feel  quite  proud  of  his  increased 
worldly  wisdom. 

"  When  I  am  paid  lor  a  day's  work  I  do 
it,"  said  the  other. 

"Everybody  knows  your  practice,  and  it 
will  make  you  unpopular  with  the  rest  if  you 
persist  in  being  so  exact  to  the  minute  in 
the  morning,  and  in  working  your  full  time 
or  over  at  night." 

"  I  am  willing  to  take  the  risk,"  said  his 
friend  decidedly.  "  It  will  be  the  first  time 
I  ever  saw  it  work  to  a  man's  disadvantage, 
to  do  his  duty  honestly  and  faithfully." 

"  There  is  no  use  in  being  so  particular," 


said  another  in  the  same  line  of  work, 
"  when  you  get  your  money  just  the  same, 
whether  you  work  or  not." 

It  might  look  so  on  the  surface,  but  even 
on  the  low  ground  of  expediency,  faithful- 
ness was  best. 

Troublesome  investigating  committees 
have  a  fashion  of  coming  around  at  times 
and  making  a  gooddeal  of  disturbance  where 
they  are  honestly  conducted.  It  is  not  the 
really  useful  workers  who  are  weeded  out. 
It  is  the  nature,  too,  of  all  dishonest  pro- 
ceedings to  multiply  themselves,  and  some- 
times losing  his  place  is  the  least  of  the  evils 
that  befalls  such  a  workman. 

In  these  days,  when  every  perjury  seems 
so  common,  a  young  man  cannot  take  too 
great  pains  to  have  his  character  rooted  and 
grounded  in  truth.  Nothing  short  of  it  will 
save  him  from  a  thousand  pitfalls.  "  Being 
found  out"  is  a  small  consideration  com- 
pared with  being  dishonest  ;  and  being  dis- 
honest in  th^  matter  of  time  is  the  same  in 
principle  as  being  too  free  with  an  employer's 
money.  The  responsibility  is  not  the  least 
lessened  when  that  employer  is  the  Govern- 
ment of  the  United  States. 

The  first  year  of  a  boy's  business  life  often 
decides  much  with  regard  to  his  future 
course.  When  the  Duke  of  Wellington 
stood  in  his  later  years  overlooking  the  play- 


ground of  his  boyish  school  days  and 
observed  the  skill  and  science  and  endur- 
ance of  the  lads,  busy  with  their  athletic 
games,  he  said  with  warm  interest  and 
sympathy  :  "  It  was  here  that  Waterloo 
was  won  ! "  Many  a  youth  has  won  or 
lost  his  Waterloo  in  just  such  unconscious 
moments.  That  was  a  sad  day  for  Napoleon, 
but  not  in  the  least  more  disastrous  than  for 
one  to  lose  the  battle  of  life. 


E.  B.  Eddy,  the  Hull  lumberman,  has 
again  taken  to  himself  a  wife.  It  never  did 
seem  very  difficult  for  him  to  make  a 
"  match." — Winnipeg  Free  Press. 

Works :  St.  Helens,  England 

Pilkincton  Bros. 


LIMITED 


Manufacturers  of 


Polished  Plate 

AND 

Window  Glass 

BEVELLED  PLATE  AND  MIRRORS 

Rolled  Plate,  Ornamental  Cathedral,  etc. 


Depot 


,    Busby  Lane,  Montreal. 
o  i    Mercer  Street,  Toronto. 


HARDWARE 


TRADE  CHAT. 

THE  Brantford  Cordage  Company  will 
resume  operations,  the  council  having 
reduced  their  assessment  from  $120,- 
000  to  $40,000. 

Andrew  Young  is  commencing  business 
in  Metcalfe,  Ont.,  as  agricultural  implement 
agent,  etc. 

City  Electrician  Barrett,  of  Chicago,  fears 
that  the  electric  light  plant  will  have  to  close 
down  for  lack  of  fuel. 

The  contract  for  oil  for  the  pumping  ma- 
chinery at  the  Toronto  Water  Works  was 
awarded  to  McColl  Brothers. 

It  is  about  30  miles  across  town  in  Lon- 
don, and  for  that  entire  distance  there  is 
said  to  bean  unbroken  lineof  residences  and 
stores. 

Kennedy  &  Sons,  of  Owen  Sound,  have 
shipped  $10,000  worth  of  machinery  and 
castings  for  the  lock  gates  at  Sault  Ste. 
Marie. 

The  latest  application  of  aluminum  is 
made  by  the  shoe  trade.  It  is  used  as  a 
substitute  for  leather  in  building  up  the 
heels  of  boots  and  shoes. 

Canada's  revenue  for  the  fiscal  year  ending 
June  30,  amounted  to  $35,382,000,  as  against 
$37,183,000  in  1893.  The  Customs  yielded 
$19,119,000,  as  against  $20,700,000  last  year. 

The  scarcity  of  coal  has  compelled  the 
electric  light  station  at  Windsor  to  use  wood, 
and  it  has  met  the  requirements  so  well  that 
the  light  committee  has  recommended  it  to 
be  used. 

The  Quebec  Provincial  Government  pro- 
poses taking  early  means  to  enforce  the  col- 
lection of  overdue  commercial  taxes  and 
licenses  declared  constitutional  by  the  high- 
est courts. 

The  warehouse  of  the  Standard  Oil  Co.  at 
Glenboro',  Man.,  was  struck  by  lightning  the 
other  day  and  totally  consumed.  Robert 
Mullins,  farmer,  of  Virden,  lost  his  barns 
and  all  their  contents  from  the  same  cause. 

The  tender  for  Hamilton's  wood  supply 
has  been  awarded  to  C.  G.  Kelly,  and  for 
the  coal  supply  to  Thomas  Myles  &  Sons. 
The  saving  to  the  corporation  through  tak- 
ing tenders  in  this  way  will  amount  to 
$7,268.03. 

The  Ontario  Mining  Bureau  has  estab- 
lished one  of  the  summer  schools  for  mining 
for  which  provision  was  made  last  session. 
Two  experts  were  sent  this  week  to  Sud- 
bury, where  classes  are  now  being  held 
among  the  miners  and  prospectors  from 
that  vicinity. 

Letters  patent  of  the  Province  of  Quebec 
have  been  issued  incorporating  Henry 
Lovell,  Moody  B.  Lovell,  Charles  A  Lovell, 
and  Fritz  E  Lovell,  manufacturers,  of  Coati- 
cook  ;  Michael  F.  Hackett,  John  M.  Le- 
Money,  Alfred  N.  Thompson,  Henry  E. 
Channell,  of  Sianstead  Plain  ;  and  George 
F.  Terrill,  of  Sherbrooke,  for  the  purpose  of 


furnishing  electric  light  and  power  for  streets 
and  private  residences,  by  the  name  of  the 
Stanstead  Electric  Light  Co.,  with  a  total 
capital  stock  of  $2  5,000. 

The  output  for  the  month  of  June  at  the 
International  pier,  says  the  Island  Reporter, 
was  37,000  and  some  odd  tons,  by  far  the 
largest  in  the  history  of  coal  shipping  in 
Cape  Breton.  The  output  at  the  reserve 
was  29,000  tons,  which  is  also  the  record  for 
that  pier. 

Judgments  amounting  to  $1,100  have  been 
placed  in  the  sheriff's  hands  against  the  St. 
Thomas  street  railway,  owned  by  S.  Hendrie, 
of  Detroit.  One  execution  is  in  favor  of  the 
local  manager,  George  Chambers,  for  $900 
wages. 

Napoleon  Page  and  Ferdinand  Leonard, 
the  two  men  who  pleaded  guilty  to  having 
stolen  the  hardware  from  Frothingham  & 
Workman,  Montreal,  have  been  sentenced 
in  the  Court  of  Special  Sessions.  Judge 
Dugas  condemned  them  each  to  one  year's 
imprisonment. 

A  bill  has  been  filed  by  the  trustees  for 
bondholders  on  the  first  180  miles  of  the 
Manitoba  &  Northwestern  road,  asking  that 
a  receiver  be  appointed  for  that  portion  of 
the  road  covered  by  their  mortgage.  The 
matter  came  up  this  morning  before  Chief 
Justice  Taylor  and  was  enlarged. 

Mr.  Siemens,  of» London,  a  well  known 
cable  electrician,  is  on  a  visit  to  this  coun- 
try accompanied  by  Messrs.  Jacobs  and 
Brittle,  also  of  London.  Mr.  Hosmer,  Gen- 
eral Manager  of  the  Canadian  Pacific  Tele- 
graph Company,  was  also  with  the  party. 
Their  object  in  coming  to  Canada  is  thought 
to  be  in  connection  with  the  proposed  new 
Pacific  cable. 

The  next  convention  of  the  Canadian 
Electrical  Association  will  beheld  in  Mont- 
real next  September.  The  convention  will 
be  held  in  the  Mechanics'  Institute  building, 
and  will  last  two  days.  The  business  part 
will  comprise  some  important  matters  re- 
lative to  the  amendments  to  the  constitution 
and  by-laws.  A  number  of  important  papers 
will  be  read  and  discussed.  The  social 
part  ofthe  programme  will  be  looked  after 
by  the  Montreal  Committee,  and  will  in- 
clude a  number  of  visits  to  points  in  the 
vicinity  of  the  city. 

A.  W.  Law  has  been  appointed  permanent 
liquidator  of  the  Vulcan  Iron  Works  Co., 
Winnipeg,  he  to  give  security  in  the  sum  of 
$5,000.  From  the  papers  filed  in  court  it 
appears  that  the  liquidator  estimates  that 
the  assets  are  worth  $35,000  over  all  liabili- 
ties. An  order  of  the  court  was  made  allow- 
ing the  liquidator  to  continue  the  business 
so  as  to  work  up  the  material  now  on  hand 
as  it  can  be  sold  then  to  so  much  greater  an 
advantage.  The  liquidator  is  of  opinion 
that  there  is  work  enough  on  hand  to  keep 
the  concern  going  until  November  next.  It 
may  also  be  possible  to  dispose  of  the  con- 
cern in  the  meantime  as  a  going  concern. 


EARLY  CLOSING  OF  STORES. 

WINNIPEG  is  to  try  the  experiment 
of  the  compulsory  closing  of  retail 
stores  at  a  fixed  hour.  Some  time 
ago  an  act  was  passed  by  the  provincial 
legislature,  giving  municipal  councils  the 
power,  upon  petition  of  retail  dealers  in  any 
particulat  branch  of  trade,  to  pass  a  by-law 
providing  that  stores  should  be  closed  at  a 
given  hour.  The  act  has  heretofore  been  a 
dead  letter,  but  lately  an  effort  has  been 
made  to  have  it  enforced  in  Winnipeg.  The 
requisite  number  of  signatures  has  been  ob- 
tained in  several  branches  of  trade,  to  a 
petition  asking  that  the  act  be  put  into 
effect,  and  at  the  last  meeting  of  the  council 
the  necessary  by-law  was  passed.  The  by- 
law provides  for  the  closing  of  grocery,  boot 
and  shoe,  jewelry  and  hardware  stores  and 
tailoring  shops.  The  effect  of  the  working 
of  the  by-law  will  be  watched  with  interest. 
While  there  seems  to  be  something  harsh 
about  compelling  stores  to  be  closed  at  a 
certain  hour,  it  is  certainly  more  harsh  and 
unjust  to  compel  clerks  to  work  such  an 
unreasonably  long  number  of  hours  each  day, 
as  is  customary  in  this  country.  Some  may 
say  that  the  clerks  are  not  compelled  to 
work  these  hours,  as  they  can  give  up  their 
jobs  ;  but  clerks  have  to  earn  their  livmg, 
and  though  in  theory  they  are  not  compelled 
to  accept  a  position  which  necessitates  their 
working  twelve  to  fifteen  hours  per  day,  they 
are  practially  compelled  by  force  of  cir- 
cumstances to  fulfil  the  requirements  of  this 
unreasonable  system  of  long  hours.  If  the 
system  of  long  hours  is  unreasonable  and 
unjust  to  the  employees  in  stores,  as  all 
admit  that  it  is,  it  seems  justifiable  for  the 
state  to  interfere  to  correct  the  abuse. 
Really  the  first  duty  of  the  state  is  to  provide 
for  the  welfare  of  its  subjects,  and  those  who 
are  obliged  to  earn  a  living  in  any  capacity 
as  employees,  have  a  right  to  the  protection 
of  the  state  from  a  system  which  is  unjust 
to  employees,  and  which  is  really  an  abuse 
of  the  power  of  employers.  The  great 
majority  of  merchants,  we  believe,  are  in 
favor  of  early  closing,  but  they  have  been 
forced  into  the  long  hour  system  by  the  few. 
If  all  close  at  the  same  time,  business  will 
not  be  injured  in  any  way,  the  distribution 
of  custom  will  not  be  interfered  with,  and 
the  general  public  will  no.t  be  seriously  in- 
convenienced. —Commercial  Winnipeg. 

THE   CONSOLIDATED 

PLATE  GLASS 

COMPANY  OF  CANADA  (Limited) 


HEAD  OFFICE: 

73  and  75  Wellington  Street  West,  TORONTO 
BRANCHES: 

MONTREAL,  LONDON.  OTTAWA. 

338  St.  Paul  St. 
Frank  J.  Phillips,  Toronto,  President. 

Wll.E.  Hobbs,  London,  \  Vipn-Prpqidents 

Alex.  Ramsay,  Montreal.       /  vice-f  residents 

Correspondence  Solicited.  Estimates  Given 

Special  Discount  to  the  Trade 


HARDWARE 


Star 


Want  a 
Safe? 


■  ••- 


Buy  a 

Taylor    <t 

4/WWWWW 


Cycles 


Are  a  recognized  thoroughly 

reliable  make  at  POPULAR     PRICES. 


They  embrace  the  best  procurable  workmanship  and 
material.  They  will  maintain  the  reputation  of  our 
Trade  Mark  and  give  full  and  lasting  satisfaction  to 
all  concerned.     They  comprise — 

PATH  RACERS      ROAD  RACERS 

"  Tourists'  "  Business  Wheels, 

Light,  Staunch  and  Graceful  Ladies'  Wheels. 

STAR  CYCLE  WORKS,  Wolverhampton. 

Canadian  Agents, 

A.  A.  Allan  &  Co. 

TORONTO,  ONT. 


JiJOTIGE.... 


We  are  informed  that  a  Mr.  F.  L. 
Kidd  is  representing  himself  as  our 
agent.  We  therefore  beg  to  inform 
the  trade  that  he  is  not  in  any  way 
connected  with  us.  Mr.  Henry  F. 
Moulden  is  our  only  representative. 


A  J. 


i  Co. 


June  23,  1891. 


GUELPH,  ONT. 


BOECKH'S 


STANDARD 


BRUSHES 


Always  reliable,  and  as  represented 


Tempered  Steel 
Wire  Trace  Chains 


A  pair  of  these  trace  chains  have  a 

BREAKING  STRAIN  OF  4,500  LBS. 

Prices  Reduced  for  Season  1894. 

WKITE    FOR    CATALOGUE. 


The  B.  Greening  Wire  Co.,  Ltd.    -    Hamilton,  Canada. 
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HARDWARE 


THE  EUROPEAN  COAL  SUPPLY. 

IN  a  work  on  the  coal  supplies  of  the 
European  States  and  their  exhaustion 
(Die  Kohlenvorrathe  der  Europaischen 
Staaten  und  deren  Erschopfung,  Berlin, 
Puttkammer  and  Muhlbrecht)  Herr  R.  Naffe 
estimates  as  follows  the  mineral  wealth  still 
remaining  in  the  various  coal  fields  of  the 
German  Empire,  taking  into  account  only 
seams  of  sufficient  thickness  to  be  worked 
economically,  and  not  lower  than  1,200 
meters  (3,935  feet)  and  also  deducting  loss 
in  getting  and  picking  : 

Metric  Tons. 

Ruhr  coal  field 50,000,000,000 

Saar  coal  field 10,400,000,000 

Aachen  1,800,000,000 

Upper  Silestia ...  45,000,000,000 

Lower  Silestia  1,000,000,000 

Saxony 400,000,000 

Various  small  coal  fields 400,000,000 

Total  coal  in  Germany 109,000,000,000 

To  this  109  milliard  tons  he  adds  another 
three  milliards  lor  the  lignite,  taking,  how- 
ever, only  three-fifths  of  its  quantity — the  re- 
lative calorific  value — thus  bringing  up  the 
total  for  Germany  to  112  milliard  tons.  Ad- 
mitting that  in  England  seams  13  inches 
may  be  woiked,  and  at  depths  of  400  feet,  he 
puts  the  quantity  of  coal  still  available  at 
198  milliard  metrical  tons,  adding  the  other 
European  States  as  follows,  making  a  total 
of  360  milliard  tons  : 

Metric  Tons. 

Great  Britain  and  Ireland 198,000,000,000 

Germany  (coal  and  lignite) 112,000,000,000 

France 18,000,000,000 

Austria.. 17,000.000,000 

Belgium 15,000,000,000 

Total  for    Europe 360,000,000,000 

Herr  Naffe  considers  that  the  coal  will 
first  be  exhausted  in  Austria,  then  in  France 
and  Belgium,  and,  lastly,  in  Germany,  in 
from  800  to  1000  years  ;  but  this  opinion  i; 
based  upon  the  present  output  and  also  upon 
the  present  depth  of  working,  whereas  it  is 
probable  that  both  will  alter  considerably. — 
Ex. 


VALUE  OF  HANDS   AND  FINGERS. 

The  following  estimate  of  the  relative 
value  of  the  hands  and  of  the  several  riogers 
is  taken  from  the  British  Medical  Journal. 
According  to  a  scale  drawn  up  for  the 
Miners'  Union  and  Miners'  Accident  Insur- 
ance Companies  of  Germany,  the  loss  of 
both  hands  is  valued  at  ioo  per  cent.,  or  the 
whole  ability  to  earn  a  living.  Losing  the 
right  hand  depreciates  the  value  of  an  indi- 
vidual as  a  worker  70  to  80  per  cent.,  while 
the  loss  of  the  left  hand  represents  from  60 
to  70  per  cent,  of  the  earnings  of  both  hand-;. 
The  thumb  is  reckoned  to  be  worth  from  20 
to  30  per  cent,  of  the  earnings.  The  first 
finger  of  the  right  hand  is  valued  at  from  14 
to  18  per  cent.,  that  of  the  left  hand  at  from 
8  to  13.5  per  cent.  The  middle  finger  is 
worth  from  10  to  16  per  cent.  The  third 
finger  is  valued  at  no  more  than  7  to  9  per 


cent.  The  little  finger  is  worth  9  to  12  per 
cent.  The  difference  in  the  percentage,  is 
occasioned  by  the  difference  in  the  trade,  the 
first  finger  being,  for  instance,  more  valuable 
to  a  writer  than  to  a  digger. 


BICYCLE  WATCH. 


THE  accompanying  cuts  are  illustra- 
tions of  a  bicycle  watch  to  be  found 
in  the  bicycle  sundries  department  of 
Rice  Lewis  &  Son  (Ltd ).  It  is  an  accurate 
keeper,  and  is  claimed  to  be  the  simplest, 
most  practical  and  secure  bicycle  watch 
attachment  on  the  market.  The  attachment 
is  a  band  of  spring  brass  with  adjustable 
clamp  and  thumb  screws  to  attach  to  handle 
bar  or  frame,  fitting  any  size,  one  inch  and 
under.     To  this  spring  the  watch  is  securely 


fastened  by  thumb  screw,  directly  from  the 
case,  making  it  impossible  for  watch  to  get 
away,  as  it  frequently  does  with  other  hold- 
ers. The  attachment  contains  the  proper 
amount  of  spring  to  relieve  watch  from  jar, 
and  with  it  our  watches  are  guaranteed  to 
keep  accurate  time  on  any  road.  To  attach 
the  watch  holder  to  any  bicycle,  snap  spring 
over  handle  bar  ;  with  pliers  or  wrench  (do 
not  try  to  do  it  with  fingers)  compress  spring 
and  inserc  screw,  turning  thumb  nut  until 
spring  clamps  bar  tightly  enough.  These 
springs  are  formed  in  two  sizes,  to  fit  when 


closed  ?4  and  y%  inch  bar,  but  may  be  used 
on  other  sizes  by  not  bringing  spring  toge- 
ther on  larger  sizes,  or  winding  bar  with  tire 
tape  on  smaller  sizes.  Care  shou'd  be  used 
in  removing  watch  from  cup  :  Take  hold 
with  thumb  nail  under  hinge,  at  back,  and 
forefinger  on  stem,  lifting  from  both  sides 
equally,  avoiding  undue  strain  on  hinge, 
stem  or  case.  Should  cup  fail  to  hold  watch 
tightly  enough,  which  may  be  the  case  on 
hard  tire  wheels,  press  in  the  spring  cups, 
also  shift  the  attachment  so  watch  will  stand 
nearly  erect. 


THE  FARM  MACHINERY  TRADE. 

THE  prospects  are  not  favorable  this 
year  for  a  heavy  demand  for  iron  and 
siesl  from  manufacturers  of  agricultu- 
ral implements  intheUniled  States  accord- 
ing to  Iron  Age.  An  important  mee  ing 
was  held  last  week  in  Chicago  of  representa- 
tives of  large  concerns  in  this  line,  at  which 
the  outlook  for  future  bus  ness  was  thor- 
oughly discussed.  It  was  decided  that  the 
short  crops  now  almost  certain  in  the  great- 
er part  of  the  Wes^,  toge'her  with  low  prices 
ruling  for  all  kinds  of  farm  products,  wou'd 
have  a  bad  effect  on  the  agricultural  imple- 
ment trade.  The  manufacturers  think  it 
w  11  be  better  to  lessen  the  output  of  goods 
than  to  precipitate  a  cut  throat  war  in 
price  in  the  attempt  to  sell  their 
usual  production.  An  effort  will  there- 
fore be  made  to  secure  the  co  opera- 
tion of  all  the  leading  manufacturers  in  the 
support  of  an  agreement  to  curtail  factory 
outputs  and  maintain  a  profit  price.  While 
this  seems  a  sensible  course  to  pursue,  in 
view  of  the  fact  that  prices  of  farm  ma- 
chinery are  very  low,  yet  the  adoption  of 
such  a  policy  will  be  very  severely  felt  by 
iron  and  steel  manufacturers.  The  farm  ma- 
chinery tiade  is  a  great  interest,  which  has 
wonderfully  expanded  in  recent  years,  and 
has  helped  in  no  slight  degree  to  compensate 
iron  and  steel  manufacturers  for  the  falling 
off  in  their  railroad  business.  The  curtail- 
ment of  consumption  which  is  foreshadowed 
by  the  action  just  taken  is  unwelcome  news, 
and  it  is  to  be  earnestly  hoped  that  condi- 
tions may  change  and  implement  factories 
be  able  to  work  up  to  something  like  their 
normal  capacity. 


Apropos  of  a  recent  exhibiti  >n  of  gas 
stoves  and  cookers  a  rather  good  story  is 
told,  s  tys  an  exchange.  A  countryman  in- 
vested in  a  gas  c  >oker,  having  witnessed 
with  surprise  and  de  ight  the  experiments 
up  in  it  in  the  exhibition.  In  a  few  days, 
howeve-,  he  returned  to  the  dealer  full  of 
anger.  "The  thing  wouldn't  act,"  he  said. 
"Then,"  explained  the  dealer,  "you  cannot 
have  properly  turned  on  the  gas."  To  which 
the  countryman  sharply  retorted,  "  Gas  ? 
What  gas  ?  There  ain't  no  gas  in  our 
village." 


The  Ontario  Tack  Co. 

Manufacturers  of 

Wire  Nails 

TACKS.  SHOE  NAILS,  ETC. 


Hamilton.  Ontario. 

SP 
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CRESCENT  DAMPERS 

Patented  in  U.S.  and  Canada,  1893. 

Has  all  the  advantages  of  a  high  priced  Stove  Pipe  Damper,  at  low 
cost.  LIGHT  FOR  FREIGHT.  Being  made  of  sheet  steel  will 
not  break,  and  being  double  will  not  warp.  Spring  keeps  damper  at 
any  angle  set  in  pipe. 

Manufactured  by 

Thos.  Davidson  &  Co. 

MONTREAL. 


GAS  MOTORS  IN  GERMANY. 

PROMINENT  among  the  economics 
which  have  been  introduced  during 
recent  years  in  Germany,  says  an  ex- 
change, is  the  use  of  gas  motors  in  place  of 
steam  engines  in  all  the  smaller  forms  of 
manufacture  where  the  motive  force  required 
does  not  exceed  75  to  100  horse  power.  At 
the  Frankfort  Exposition  of  1891  most  of  the 
dynamos  were  driven  by  gas  and  caloric 
engines,  and  the  display  of  these  motors  at 
that  time  was  almost  as  varied  and  inter- 
esting to  the  general  public  as  that  of  the 
electrical  apparatus  to  which  they  were 
technically  subsidiary.  Thete  were  in  opera- 
tion at  that  time  throughout  Germany  about 
18,000  gas  motors,  with  an  aggregate  motive 
force  of  60,000  horse  power.  Since  then  the 
gradual  cheapening  of  gas  and  the  rapid 
extension  of  electrical  lighting  and  electrol- 
ysis have  combined  to  increase  very  rap- 
idly the  use  of  gas  motors,  the  effectiveness 
and  economy  of  which  were  so  brilliantly 
demonstrated  at  the  Frankfort  exposition. 
No  statistics  are  available  to  show  the  pre- 
cise number  that  are  at  present  in  use, 
but,  as  the  two  principal  makers  of  gas 
engines  in  Germany  have  alone  made 
and  delivered  during  the  past  two  years 
1,950  motors,  it  may  fairly  be  inferred 
that  the  number  in  actual  service  in 
that  country  is  not  far  short  of  24,000  or 
25,000.  Meanwhile  the  progress  that  has 
been  made  in  improving  the  machines  and 
increasing  their  economy  has  been  quite  re- 
markable. The  first  gas  motors,  which  were 
exhibited  and  used  experimentally  about 
1868,  were  fatally  extravagant.  The  Lenoir 
machine,  which  was  the  best  model  known 
to  Germany  as  late  as  1861,  used — accord- 
ing to  a  recent  statement — 1,235  cubic  feet 
of  gas  per  horse  power  per  hour,  whereas 
the  motors  now  in  use  consume  only  28 
feet  per  horse  power  per  hour  in  small  ma- 
chines, and  in  large  sizes  as  low  as  23.75  ft.  ; 
so  that  21.2  cubic  feet  of  gas  per  hour  will 
run  an  incandescent  lamp  of  16  candle 
power,  and  this  proportion  is  said  to  have 
been  reduced  in  large  plants  which  employ 
motors  of  500  horse  power  and  more  to  17.6 
cubic  feet  of  gas  per  horse  power  per  hour. 


The  firm  of  Anderson  &  Miller  was  estab- 
lished four  years  ago,  but  last  January  Mr. 
Anderson  retired.  A  general  tinsmith  busi- 
ness is  done,  but  Mr.  Miller  also  keeps  on 
hand  a  large  stock  of  shelf  hardware  and 
stoves.  J.  M.  Anderson  is  one  of  the  young 
business  men  of  the  town.  Aside  from  the 
manufacture  of  tinware,  he  is  agent  for 
Eastlake  Metallic  Roofing. 


BICYCLE  RACING  OVER  THE  ALPS. 

A  bicycle  race  over  the  Alps  was  held 
Monday  morning,  June  II,  starting  from 
Milan,  Italy  (Milan,  Verona,  Trient,  Bjzen, 
Brixen,  Brenner,  Kufftein,  Munich).  Forty- 
six  competitors  took  part  and  announced 
were  forty-nine,  of  whom  were  sixteen  Ger- 
mans, seven  Austnans,  two  Swiss  and 
twenty-four  Italians.  The  first  prize  was 
taken  by  J.  Fisher,  of  Munich,  who  made 
the  tour  of  590  9-10  kilometers,  including 
the  most  difficult  mountain  grades  in  29  hrs. 
and  34  min.  Mr.  Fisher  also  took  the  first 
prize  in  the  long  distance  competition  from 
Vienna  to  Berlin.  Both  races  were  won  on 
the  "Adler"  bicycle.  Dorken  Bros,  of 
Montreal,  are  agents  for  the  "  Adler." 


DESERONTO  BUSINESS  MEN. 

The  Deseronto  Tribune  of  June  29th  has 
published  a  supplement  giving  a  brief  sketch 
ofthetownof  Deseronto,  with  illustrations. 
Among  the  list  of  business  men  are  the 
names  of  E.  T.  Miller  and   J.  M.  Anderson. 


In  the  supplementary  estimates  that  were 
brought  down  Thursday  night  inthe  House  of 
Commons,  was  an  item  of  $33,000  for  the 
purchase  of  manilla  for  the  binder  twine 
factory  at  the  Kingston  Penitentiary. 

The  creditors  of  Doty  Bros.  &  Co  ,  engine 
makers,  held  a  meeting  yesterday,  when  a 
statement  was  presented  showing  liabilities 
of  $20000  and  assets  of  $14,000.  If  their 
offer  of  settlement  is  accepted  by  the  credi- 
tors, A.  R.  Williams  &  Co.  will  fulfil  all 
existing  contracts  for  Doty  Bros.  &  Co. 

James  Burnett,  Montreal's  leading  broker, 
president  of  the  stock  exchange,  and  a  man 
worth  probably  three-quarters  of  a  million 
dollars,  died  suddenly  the  other  morning. 
His  health  had  not  been  good  for  some  time 
past.  Deceased  had  been  for  20  years  one 
of  the  foremost  financiers  of  the  street,  and 
was  at  one  time  connected  with  the  Bank  of 
British  North  America.  He  was  always 
considered  exceedingly  conservative  in  his 
financial  methods,  possessed  excellent  judg- 
ment and  his  wise  counsel  will  be  much 
missed  by  many  younger  members  of  the 
board.  Deceased  was  52  years  of  age  and 
leaves  a  widow,  six  daughters  and  a  son. 


FURTHER    TARIFF    CHANGES. 

A  NUMBER  of  changes  were  an- 
nounced in  the  tariff  on  Tuesday 
night  by  the  Minister  of  Finance. 
Those  of  most  interest  to  the  hardware 
trade  were  : 

Lamp  springs,  10  p.c.  ad  valorem. 

Horse  clothing  of  jute,  shaped  or  other- 
wise manufactured,  30  p.c. 

Glass  bulbs  for  electric  lights,  10  p.c. 

Frames,  clasps  or  fasteners  for  purses, 
chatelaine  bags  or  reticules,  not  more  than 
seven  inches  in  width,  when  imported  by 
the  manufacturers  of  purses,  chatelaine  bags 
or  reticules  for  use  in  their  factories,  20  p.c. 

German  looking-glass,  unsilvered,  ijyi 
p.c. 

Wrought  iron  or  steel  nuts  and  washers, 
iron  or  steel  rivets,  bolts  with  or  without 
threads,  nut  and  bolt  blanks  less  than  Y%  of 
an  inch  in  diameter,  are  set  down  at  present 
at  ic.  per  pound  and  25  p.c;  by  the  amend- 
ment of  which  notice  was  given  Tuesday 
night  this  was  changed  to  ic.  per  pound 
and  25  p.c.  but  not  less  than  35  p.c. 

The  following  are  additions  to  the  free 
list :  Ground  logwood,  ground  fustic  and 
patent  prepared  dyes,  bird  skins  and  skins 
of  animals  not  native  to  Canada  for  taxider- 
mists' purposes,  not  further  manufactured 
than  prepared  for  preservation,  iron  bor- 
ings, album  insides  made  of  paper,  hair- 
brush pads,  "  balearic  fire"  and  "satin 
white,"  nitrite  of  ammonia. 

Section  724  of  the  free  list  schedule  is  as 
follows  :  Wire  of  iron  or  steel  of  No.  13  and 
No.  14  gauge,  flattened  and  corrugated, 
used  in  connection  with  the  machine  known 
as  the  wire-grip  machine  for  the  manufac- 
ture of  boots,  shoes  and  leather  belting, 
when  imported  by  the  manufacturers  of  such 
articles,  to  be  used  for  these  purposes  only  in 
their  own  factories.  Tuesday's  amendment 
adds  the  Champion  nailing  machines  to  this 
section. 

One  more  addition  to  the  free  list  is  to  be 
made — iron  wire  twisted,  when  imported  by 
the  manufacturers  of  boots  and  shoes  for 
use  in  their  own  factories. 

Brass  and  copper  wire  for  manufacturers 
of  boots  and  shoes  were  already  on  the  free 
list. 
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MONTREAL  MARKETS. 

Montreal,  July  13,  1894. 

HARDWARE. 

THERE  has  been  no  special  feature  to 
report  in  the  general  hardware  market 
during  the  week.  Business  is  of 
moderate  volume,  but  better  than  the  major- 
ity of  the  trade  seem  to  expect,  and  matters 
are  shaping  now  so  that  a  better  movement 
of  business  is  expected  in  the  near  future. 
Wire  continues  quiet  in  a  jobbing  sense,  but 
makers  are  experiencing  a  fair  demand  at 
present  for  nail  wire.  Theyalso  anticipate  a 
move  in  hay  baling  wire  shortly.  Cut  nails 
continuequiet,both  makers  and  jobbers  com- 
plaining. Wire  nails  are  fairly  lively,  while 
the  reduction  in  the  ptice  of  tacks  has  not 
had  any  effect  in  improving  the  demand  for 
them.  Some  demand  is  being  experienced 
by  makers  for  horseshoes.  Wire  cloth  and 
wire  screens  still  move  fairly  well,  while 
other  lines  present  nothing  special.  Pay- 
ments, it  is  generally  stated,  might  be  better 
than  they  have  been,  but  better  things  are 
looked  for  in  this  connection  once  the  crops 
are  got  in. 

Wire — The  jobbing  movement  of  wire  is 
small.  Ma"kers,  however,  are  working  on 
some  good  orders  for  nail  wire,  and  also  an- 
ticipate a  move  soon  in  the  demand  for  hay 
baling  wire,  and  are  preparing  for  the  same. 
It  is  their  impression  that  stocks  generally 
are  not  heavy,  and  they  are  commencing  to 
accumulate  supplies  to  be  ready  for  any 
calls  for  prompt  shipment  that  may  be  made 
upon  them. 

Rope — There  is  only  a  quiet  business  to 
note  in  rope.  Prices,  however,  continue 
steady.  We  quote  :  Sisal,  7  to  7>£c.  for  7-16 
in.  and  upwards,  and  14c.  for  deep  sea  line. 
Pure  Manilla,  g%c.  for  7  16  and  upwards, 
6^c.  for  smaller. 


Cutlery — There  is  little  to  note  in  cut- 
lery at  present  aside  from  a  fair  sorting  de- 
mand, which,  however,  is  falling  off  this 
week. 

Sporting  Goods— The  expected  im- 
provement in  these  is  still  wanting.  The 
only  thing  to  mention  is  a  few  orders  for 
ammunition. 

Cut  Nails — Business  in  these  continues 
as  quiet  as  ever,  and  while  jobbers  state 
that  the  demand  is  slack,  makers  report  that 
there  is  no  demand  at  all  for  forward  sup- 
plies.    Prices  remain  at  $1.80  to  $1.85. 

Wire  Nails— There  is  fair  demand  still 
to  note  for  wire  nails  in  a  small  way.  Dis- 
counts are  as  before. 

Horse  Nails — It  seems  impossible  to 
arouse  these  into  any  kind  of  life.  The 
movement  is  strictly  confined  to  a  small  de- 
mand for  actual  requirements,  and  they 
seem  to  be  very  small  at  present.  The 
basis  of  cost  is  unchanged. 

Green  Wire  Cloth— A  steady  demand 
is  still  to  note  for  this  article,  and  also  for 
wire  doors  and  screens.  Supplies  of  both 
articles  continue  limited,  some  fresh  lots 
which  arrived  being  rapidly  depleted. 

Tacks — The  reduction  in  the  discount 
list  on  tacks  has  failed  to  effect  any  improve- 
ment in  the  demand  from  makers  who  com- 
plain that  business  is  not  a  whit  better  than 
it  was.  The  business  that  jobbers  are  doing 
also  is  not  specially  active  though  it  is  some- 
what better  than  it  was. 

Chain — Trade  dull  with  nothing  to  re- 
port. 

Horseshoes — Makers  are  beginning  to 
feel  some  demand  for  supplies,  and  remark 
that  it  is  about  time  they  did  so.  Jobbers' 
stocks  are  light,  and  as  they  look  for  a  bet- 
ter demand  in  the  course  of  a  week,  they 
are  preparing  for  it.  Prices  are  unchanged 
on  the  basis  of  $365. 


Ware — The  only  goods  moving  are  peer- 
less and  white  ware,  for  which  there  is  a  fa'r 
demand  in  a  moderate  way. 

Lawn  Mowers— As  noted  last  week, 
there  is  a  distinct  shrinkage  in  the  move- 
ment of  these  goods.  It  has  continued  dur- 
ing the  present  week. 

Tools — Demand  for  harvest  tools  of  all 
kinds  continues  brisk.  In  other  lines  there 
is  no  business  doing. 

Ice  Cream  Freezers— The  call  for 
these  keeps  up  and  they  are  one  of  the 
active  lines  at  present. 

Clothes  Wringers— Business  in  these 
is  without  life. 

Plumbers'  Supplies,  Etc.  —  There  is 
little  activity  to  note  either  in  plumbing  or 
building  supplies. 

Lead  Pipe — A  moderate  jobbing  move- 
ment is  noted. 

Hinges — Continue  to  move  out  with 
freedom  at  steady  prices. 

Tar — No  change  has  transpired  in  this 
line  during  the  week.  Business  rules  quiet. 
We  quote  :  Rosins,  $2.75  to  $5.25  as  to 
brand;  coal  tar,  $325  to  $3.71;  ;  cotton 
waste,  5  to  7c  for  colored  and  7  to  10c.  for 
white  ;  oakum,  5^  to  7j£c,  and  cotton  do. 
10  to  12c. 

Turpentine — Since  last  writing,  weaker 
advices  from  the  South  and  larger  stocks 
have  led  to  a  decline  of  ic.  in  turpentine, 
which  we  now  quote  at  46  to  47c. 

Cement — Receipts  of  this  have  been  fair 
during  the  week,  and  have  moved  out  fairly 
well.  Prices  are  steady  at  $1.95  to  $2.05  for 
English  brands,  and  $1  85  to  $1.95  for  Bel- 
gian, and  to  arrive,  English  brands  $1  95  and 
Belgian  $1.80  to  $1.90. 

Firebricks — There  is  a  quiet  business 
doing  in  these  at  unchanged  prices,  viz., 
$15.50  to  $19.50  per  1,000,  as  to  brand. 


A  Perfect  Wood  Furnace 


Our  famous  Magnet,  made  in  3  sizes,  Nos.  14,  16  and  17.  Heavy  Fire  Box.  Large 
Feed  Door.  Steel  Flues  with  Cast  Heads.  Direct  and  indirect  draft.  Flues  easily 
cleaned.  All  operations  from  front  of  Furnace.  Everyone  handling  them  concede  their 
superiority.     Send  card  for  our  new  catalogue. 


The  JVIeClapy  JVTfg.  Co. 

London    Toronto    Montreal    Winnipeg    Vancouver 
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£)larkson 

&  (^ross 

ACCOUNTANTS    .     .     . 


Established  1864. 

26  Wellington  St-  East,  TORONTO 


Gas,  Electric, 
Combination 


A  select  stock  of 

Gas  and 
Electric 

GLOBES 


always 
on  hand 


ILW  Toronto 


Drawings  and  prices  on  application. 
The  trade  supplied. 


SS.  SMOKELESS  POWDER 


Is  the  best;  it  does 
notcontain  any  nitro 
glycerine,  and  is  not 

affected  by  the  heat  or  cold.  It  is  made  by  the  Smokeless  Powder  Company,  Limited, 
Dashwood  House,  New  Broad  Street,  London,  E.  C.  Works,  "  Barwick  Herts."  It 
is  used  by  sportsmen  all  over  the  Dominion.     One  firm  in  New  York  have  purchased 

SS-ftB  JAMES  DARLING  &  CO. 


kept  at  Montreal. 


Send  for  Price  List. 


429  Board  of  Trade  Building: 

MONTREAL,  Agents. 


_^:r,:e    ^tott    _a_   kickee? 

If  So,  Do  All  Your  Kicking  Before  Pay  Day 


POTATO  BUG  FINISH 


Many  dealers  are  now  kicking  themselves 

because  they  did  not  order  our 

when  they  had  a  chance  to  get  it.     Some  who  did  buy  it  are  kicking  themselves 

because  they  did  not  buy  more.     Nearly  all  have  lost  sales  by  not  having  enough 

to  supply  the  demand.     In  the  meantime,  while  the  bugs   are  kicking  with  the 

stomach  ache,  we  call  your  attention  to  our 

CXA-LOIIINriEID     PLASTEE 

which  we  can  supply  to  all  points  west  of  Toronto  cheaper  than  any  other  manufac- 
turer.    We  can  sell  it  in  ten-barrel  lots  about  as  cheap  as  you  can  buy  by  the  car- 
load elsewhere. 
We  shall   offer  all  Alabastine   dealers  this  Fall  another  great  Money  Maker  and 


Trade  Catcher.     Our  genius  is  now  at  work. 

list,  because  you  will  get 
First-class  Goods, 
The  Best  Advertised  Goods, 
Liberal  Discounts  to  Quantity  Buyers, 


It  pays  to  have  your  name  on  our 

Goods  that  Draw  Your  Competitors' 

Customers, 
Always  at  Low  Prices  for  Prompt  Pay. 


THE   ALABASTINE   CO.,    Limited, 

PARIS,   ONT. 


L 


J 


&  CO. 


26,   28,   30   Front  St.   West,  TORONTO 

T^TVTr-T   T^T-T    T4mTQP'     SAMUEL,  SONS  &  BENJAMIN 

jrviXCjri^l^±-l     XlOU^rlv.      164  Fenchurch  St.,  London,  E.  C. 


Lifl]V[PS 


AND 


Lamp  Goods 


Gas  Fixtures 


Of  all  descriptions 

And  splendid  assortment. 


WEITE    IFOR    PEICES. 
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MONTREAL   MARKETS-Continued 
METALS. 

The  better  feeling  that  we  noted  last  week 
in  iron  and  heavy  hardware  has  been 
maintained,  and  though  the  change  in  the 
volume  of  trading  is  not  appreciable,  pros- 
pects appear  more  encouraging.  Stocks  in 
many  of  the  leading  lines  are  light,  while 
values  on  them  are  tending  higher,  and  the 
fact  is  having  an  influence  on  buyers.  The 
case  of  Scotch  pig  iron  and  tin  and  Canada 
plates  mry  be  instanced  as  examples,  both 
of  these  lines  being  higher  this  week  on  spot, 
w"hile,  as  we  noted  in  our  last,  fresh  supplies 
cannot  be  laid  down  here  for  the  same 
money  as  they  could  a  week  ago. 

Pig  Iron — The  pig  iron  market  is  tending 
higher  under  light  stocks  and  a  firm  ten- 
dency at  primary  sources.  Values  on  Scotch 
pig  have  advanced  on  spot  since  our  las',  ioo 
tons  of  Summerlee  having  sold  ex  store  at 
$19.50.  It  might  be  had  at  $19  ex  wharf, 
but  there  is  little  to  be  had  from  this  source. 
These  prices  are  an  advance  of  25  to  50c.  a 
ton  on  last  week's  quotations,  and  other  lines 
of  Scotch  pig  have  acted  in  sympathy.  We 
quote  :  Summerlee,  $19.25  to  $19  75;  Eglin- 
ton,  $18  to  $18.50;  Carnbroe,  $18  to  $18.50  ; 
Ferrona,  $16.50  to  $17  ;  and  Siemen's,  No. 
I,  $16.50  to  $1675. 

Bar  Iron— The  bar  iron  market  is  quiet, 
with  only  a  moderate  amount  of  business 
passing.     We  quote  $1.70  to  $1.75. 

Tin  Plates— The  spot  market  for  these 
has  reflected  this  week  the  firmness  in  the 
English  market  noted  in  our  last  report. 
Prices  are  advanced  all  round,  therefore,  and 
with  small  stocks  here  importers'  agents  are 
looking  for  a  brisker  market.  Any  buyer 
who  wants  to  fill  an  order  this  week  has  to 
pay  the  advanced  prices,  and  cokes  have 
sold  ex-store  at  25c.  advance  upon  last 
week's  basis.  Charcoals  are  steady  though 
unchanged.  We  quote  cokes  $3  to  $3.25 
and  charcoal  $3.35  to  $3. 50. 

Canada  Plates — The  firmer  feeling  in 
these  pointed  out  last  weekhas  become  more 
apparent,  and  prices  are  firmer  at  $2.20  to 
$2.25. 

Terne  Plates — No  change  in  these  is 
to  report.  Sales  of  some  good  sized  lots 
have  left  first  hands  on  the  basis  of  $6  to 
$620. 

Sheet  Iron — There  has  been  no  change 
in  sheet  iron,  with  sales  steady  on  the  basis 
of  $2.40. 

Iron  Pipe — Only  a  few  small  lots  mov- 
ing.    Discounts  are  unchanged. 

Galvanized  Iron — There  is  a  fair  de- 
mand for  galvanized  sheets.  We  quote  : 
4X  to  4^c.  for  ordinary  brands,;  Morewood, 
5Xto6c;  tinned  sheets,  coke,  No.  24,  6 
to  6Xc;No.  26,  6'/£  to  6^c,  with  the  usual 
extra  for  larger  sizes. 

In<;ot  Tin — The  firmness  noted  in  the 
last  week  is  maintained  and  sales  have  been 
made  here  of  round  lots  at  an  advance  of 
%c.     We  now  quote  17^  to  18c. 


EASTLAKE   GALVANIZED  STEEL  SHINGLES 


Patented  April,  1885.        March,  1887.        January,  189+. 

The  Shingle  that  others  TRY  to  imitate.      Has  no  equal  in  any  particular.     The  EASTLAKE  is  in  use  on  more 

roofs  than  all  other  shingles  combined.        Never  fails  to  give  satisfaction. 

We  protect  the  trade,  and  will  quote  liberal  prices  to  those  who  mention  that  they  saw  our 

advertisement  in  Hardware. 


Sole    Manufacturers 


BEWARE    OF   CHEAP   IMITATIONS 


The  Metallic  Roofing  Co,  of  Canada,  Limited 


82  to  90  Yonge  Street, 
TORONTO,  ONT. 


COPPER — The  copper  market  is  steady 
and  unchanged  with  a  small  business  pas- 
sing.    We  quote  g}£  to  ioc. 

Steel — No  change  to  note  in  this.  We 
quote  :  Best  cast  steel  io>£  to  12c;  spring, 
$2.50  ;  tire,  $2  50  to  $2.75  ;  sleigh  shoe, 
$2.40 ;  round  machinery  steel,  $3. 

Boiler  Plate.'Etc. — The  onlychangein 
tube  plate  has  been  in  %  inch  and  upwards, 
which  is  now  quoted  $2.10  to  $2.25  ;  ditto 
3-16,  $2.60. 

Spelter— There  has  been  no  further  de- 
cline in  this  to  note  and  we  quote  as  before, 
$2.25  to  $2.50. 

Zinc  Sheets — Business  quiet  and  prices 
steady  at  $5  to  $5.25. 

Lead — No  change  to  note.  A  moderate 
business  is  doing  on  the  basis  of  $2.60  to 
$2.75. 

Hoops  and  Bands— Prices  remain  un- 
changed under  a  quiet  business  at  $2.30  to 
$2.35. 

Antimony — Featureless   and   steady   at 

\oyi  to  12c. 

GLASS. 

There  is  not  much  activity  to  note  in  the 

glass  market.  We  quote  $1.25  for  first  break; 

$1.30   second  break,  per  50   feet;  $3  25  for 

first  break  per  100  feet;  putty  in  bulk,  $1.85. 

PAINTS  AND  OILS. 

Business  in  these  has  been  quiet  during 
the  week.  Demand  for  Pans  green  which 
was  quiet  active  is  following  oft*  somewhat. 


There  is  no  change  in  values  to  note. 
We  quo'.e :  Choice  brands  white  lead, 
Government  standard,  $475;  No.  1,  $4.50; 
No.  2,  $4.25  ;  No.  3,  $4  ;  No.  4,  $3-75;  dry 
white  lead,  4^c;  red  lead,  pure,  4%c;  do., 
No.  1,  4c;  zinc  white,  pure,  $7.25;  No.  1, 
$6.25  ;  No.  2,  $5.25;  linseed  oil,  round 
lots,  raw,  54  to  55c,  boiled,  57  to  58c. 
PETROLEUM. 

There  has  been  no  change  in  the  situation 
of  the  petroleum  market,  business  being 
quiet  and  prices  steady.  We  quote  :  Can- 
adian refined  at  uc.  in  shed  in  Montreal 
for  round  lots,  and  12c.  for  small  quantities. 
American  petroleum,  14  4  5c.  in  car  lots, 
15XC  in  10-barrel  lots,  15X0  in  5-barrel 
lots,  and  16c.  for  single  barrels,  net  cash  ; 
American  benzine,  23  to  25c.  ;  Canadian 
benzine,  io^c.  Petrolea;  l£&c.  Montreal. 
CHEMICALS    AND    DYESTTJFFS. 

The  demand  for  these  has  improved  some- 
what and  a  better  volume  of  trade  is  to  note. 
Late  mail  and  cable  advices  from  abroad 
have  been  all  steady,  and  note  no  change  in 
values.  We  quote  :  Bleaching  powder,  $2.50 
to  $2.75  ;  bicarb,  soda,  $2.25  to  $2.35  ;  sal 
soda,  70  to  75c.  ;  carbolic  acid,  lib.  bottles, 
25  to  30c.  ;  caustic  soda,  60  per  cent.,  $2.15 
to  $2.75  ;  ditto,  70  per  cent.,  $2.40  to  $2  50  ; 
chlorate  of  potash,  20  to  22c;  alum,  $1.40  to 
$1.50  ;  copperas,  75  to  80c.  ;  sulphur  flour, 
$1.75  to  $2.00  ;  ditto  roll,  $2.00  to  $2.10  ; 
sulphate  of  copper,  $4.50  to  $5.00;  white 
sugar  of  lead,  7}4  to  8'/ic.  ;    bicarb,  potash, 
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10  to  I2c.  ;  sumach,  Sicily,  per  ton,  $75  to 
$80;  soda  ash,  481050  per  cent.,  $1.15  to 
$1.50  ;  chip  logwood,  $2.00  to  $2  10  ;  castor 
oil,  dyi  to  7c. ;  and  Norwegian  cod  liver  oil, 
$25  to  $26. 

HIDES. 

Since  our  last  there  has  been  more  enquiry 
for  beef  hides,  and  in  the  aggregate  about 
2,000  hides  have  changed  hand?.  Outside 
of  this  there  is  nothing  special  to  note.  We 
quote  :  No.  1,  3%c.  ;  No.  2,  2^c.  ;  and 
No.  3,  %c.  The  firmness  in  lambskins  is 
mainly  at  25c.  each. 

TALLOW. 

The  tallow  market  rules  quiet  and  steady 
at  6)4  to  6^c,  as  to  quality. 


MONTREAL    TRADE    NOTES. 

Mr.  Painchaud,  of  Painchaud,  Squire  & 
Co.,  is  at  present  in  Europe  visiting  the 
different  iron  markets. 

Mr.  Crowdy,  of  Jas.  Hutton  &  Co ,  re- 
turned from  the  seaside  this  week. 

Wm.  McNally  &  Co.  received  3,500  casks 
of  leading  brands  of  English  cement  on 
Tuesday  last.  Demand  from  the  West  is 
good  with  them. 

McArthur,  Corneille  &  Co.  note  that  there 
is  a  shortage  in  the  call  for  Paris  Green  this 
week.  Business  has  been  quite  brisk  in  the 
article  up  to  very  recently. 

Advices  from  London  are  firmer  on 
cement,  cables  to  one  or  two  importers 
asking  an  advance  of  3d.  On  the  other 
hand  Belgian  makers  are  still  offering  lower 
prices. 

Receipts  of  fire  bricks  last  week  were 
50,000.  Two  firms,  Francis  Hyde  &  Co. 
and  Wm.  McNally  &  Co.,  were  the  princi- 
pal receivers. 

In  consequence  of  lower  advices  from  the 
South,  turpentine  has  been  marked  down 
ic.  per  gallon  all  round.  Sales  to  arrive  of 
round  lots  have  been  made  at  44c. 

Advices  to  Thos.  Robertson  &  Co.  note  a 
firmer  tendency  in  the  heavy  iron  and  metal 
market.  Tin,  for  instance,  has  been  sold 
higher  and  the  stock  of  it  is  not  heavy. 


TORONTO   MARKETS. 

Toronto,  July  13,  1894. 

HARDWARE. 

NO  distinctly  new  features  have  de- 
veloped in  the  trade  during  the  past 
week.  There  is  still  a  fair  volume  of 
business  doing  for  the  season,  although  it 
has  evidently  been  getting  lighter  each 
week  during  the  last  month,  and  the  past 
week  has  been  no  exception  in  this  respect. 
Demand  at  the  moment  is  principally  for 
builders'  hardware,  grindstones,  scythe 
stones,  hinges,  hay  rakes,  cradles,  garden 
tools,  coal  oil  stoves,  preserving  kettles.  The 
movement  in  tinware  is  satisfactory.  Neither 
cutlery  nor  sporting  goods  exhibit  much  life 
yet.  Business  is  scarcely  as  brisk  in  wire 
nails  as  it  was,  but  in  cut  nails  a  fair  trade 
is  still  doing,  while  further  improvement  is 
to  be  noted  in  the  demand  for  horse  nails. 
Business  does  not  improve  much  in  horse 
pokes,  while  in  clothes  wringers  it  has  fallen 
off  considerably.  Manufacturers  of  wood 
screws  have  been  flooded  with  orders  since 
the  reduction  in  prices  was  denouncedaweek 
ago. 

Wire — Orders  for  ordinary  fence  wire 
are  very  limited.  Demand  for  barb  wire  is, 
if  anything,  a  little  better,  but  the  move- 
ment, however,  is  still  light.  No  change  in 
prices. 

Rope — Trade  in  this  line  is  virtually  at  a 
standstill.  We  quote  as  before :  Sisal, 
7  16  in.  and  larger,  7c;  %,  5-16,  X  in., 
lYzC.;  Manilla,  7-16  in.  and  larger,  9  to 
9Xc;  X.  5-i6,  X  in.,  g}4  to  9^c. 

Cut  Nails — Business  is  fairly  satisfac- 
tory. A  number  of  carload  lots  have  been 
forwarded  during  the  week  and  a  good  many 
small  shipments  have  gone  forward.  Base 
price  is  unchanged  at  $1.80  Toronto  for  car- 
load lots,  and  $1.85  for  small  lots. 

Wire  Nails — Trade  is  not  quite  so  strong 
as  it  was,  quantities  moving  being  consider- 
ably smaller  than  the  average  of  a  few  weeks 
ago.  Discounts  are  unchanged  at  75,  10 
and  5  per  cent.,  shipment  in  10-keg  lots 
being  prepaid. 

Horse  Nails — The  slight  improvement 
mted  last  week  continue^to  characterize  the 


market,  but  quantities  are  only  for  imme- 
diate wants.  Discounts  are  still  60  per  cent. 
off  "  C  "  and  60  and  2%  per  cent,  off  "P.B." 

Cutlery — There  is  a  better  movement, 
principally  in  pockets,  but,  being  between 
the  seasons,  much  business  is  naturally  not 
expected. 

Sporting  Goods— Business  in  this  line 
still  evinces  no  disposition  to  improve,  deal- 
ers still  holding  back,  although  jobbers  are 
not  idle  in  trying  to  induce  trade. 

Green  Wire  Cloth— This  is  still  mov- 
ing steadily,  necessitating  jobbers  sending 
repeat  orders  for  some  sizes.  We  quote  as 
before,  $1.85  per  100  square  feet. 

Screen  Doors  and  Windows— Fresh 
arrivals  are  now  in.  This  enables  jobbers  to 
fill  all  orders  that  were  held  on  file  awaiting 
supplies. 

Tacks — The  reduced  figures  do  not  seem 
to  have  induced  much  trade  yet,  but  jobbers 
are  living  in  the  anticipation  that  an  im- 
provement will  take  place  in  the  near  future. 
We  quote  :  Cut,  carpet  blued,  gimp,  60 
per  cent;  do.,  tinned,  70  per  cent.;  copper 
nails,  62 yi  per  cent  ;  clout  nails,  60  to  67  j£ 
percent.;  trunk  nails,  60  to  65  per  cent.; 
shoe  finders'  tacks,  50  per  cent. ;  shoe  nails, 
Hungarian  nails,  etc.,  yjyi  per  cent. 

Chain — Business  in  coil  chain  is  exceed- 
ingly flat,  and  although  a  few  orders  have 
been  booked  for  tug  and  trace  chain,  demand 
for  them  is  not  what  it  should  be. 

Horseshoes — These  are  showing  more 
life.  Some  good  orders  have  been  forwarded 
during  the  week,  but  stocks  are  light  and 
)obbers  are  not  disposed  to  purchase  their 
fall  supplies  until  business  shows  more  im- 
provement. Prices  are  $3.80  Toronto  and 
$3.85  London. 

Ware — The  improvement  noted  in  Peer- 
less and  Eclipse  ware  has  been  maintained, 
especially  in  kettles,  saucepans  and  tea- 
pots. In  white  ware  there  is  nothing  domg  ; 
but  for  enamelled  kettles  the  demand  is 
brisk. 

Lawn  Mowers— Trade  is  virtually  over. 
The  season's  trade  was  not  nearly  as  large 
as  last  year.     Stocks   have,   however,   been 
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These  are  the  Furnaces  that  secure 
trade  for  dealers  who  handle  them. 
They  have  no  rivals  but  many  imitators. 


Clare  Bros.  &  Co. 


....Preston,  Ont. 


16 


HARDWARE 


MA  RK.BT&—  Continued 

reduced   so   that  jobbers  will  not  be  com- 
pelled to  carry  many  over  to  next  season. 

Plumbers'  Supplies  —  There  is  no 
special  feature  in  this.  What  little  business 
there  is  doing  is  on  country  account,  city 
trade  being  dead. 

Lead  Pipe — A  number  of  ton  lots  have 
changed  hands  during  the  week,  but  outside 
of  that  there  is  not  much  demand  and  no 
change  in  prices.  We  quote  :  Toronto  and 
the  west  30  per  cent,  off  in  small  lots,  and  30 
and  10  per  cent  off  in  ton  lots  ;  points  east 
of  Toronto  35  per  cent,  oft  in  small  lots,  and 
35  and  10  per  cent,  off  in  ton  lots. 

Builders'  Supplies — Country  trade  is 
fairly  good,  but  there  is  little  or  nothing  do- 
ing in  the  city. 

Hinges — Are  still  going  out  in  good  quan- 
tities, especially  barn  door,  "  T,"  and  strap 
hinges. 

Harvest  Tools — Demand  is  still  being 
maintained.  Jobbers  have  found  it  difficult 
during  the  past  week  to  supply  the  demand 
in  some  lines.  Fresh  supplies,  however, 
have  been  received  during  the  past  few  days, 
and  nofurther  delay  is  anticipated  in  meeting 
the  demand.  The  demand  seems  to  run 
principally  on  turnip  and  field  hoes,  and 
cradles. 

Horse  Pokes— Trade  is  very  quiet,  and 
while  stocks  have  not  been  reduced  as 
readily  as  wished,  jobbers  anticipate  that 
before  the  season  is  over  they  will  be  in 
more  satisfactory  shape. 

Ice  Cream  Freezers — Are  going  out 
freely.  Although  quantities  are  not  large, 
shipments  are  frequenn  Discount,  57^  to 
60  percenf. 

Clothes  Wringers — Trade  has  fallen 
off  considerably  during  the  past  few  weeks, 
although  the  demand  is  still  steady.  Much 
change  is  not  expected  for  the  next  month 
or  six  weeks.  We  quote  $28  per  dozen  for 
Royal  Canadian. 

Belting — The  improvement  continues. 
It  is  principally  in  leather,  rubber  belting 
not  being  in  as  good  demand  as  a  week  ago. 

Screws — Demand  has  become  active 
since  the  reduction  was  made  in  price,  and 
manufacturers  are  experiencing  a  good  deal 
of  difficulty  in  filling  orders.  We  quote  dis- 
counts :  80  per  cent,  on  flat  head,  75  per 
cent,  on  round  head  iron  screws  ;  brass 
screws  77  J4  per  cent,  for  flat  head  and  72^ 
per  cent,  on  round  head. 

Tar,  Etc. — Business  fair.  We  quote  : 
Roofing  pitch,  $2.50  per  brl. ;  pure  coal  tar 
$4  per  brl.;  refined  coal  tar,  $4.50  per  brl.; 
XXX  refined  coal  tar  in  quart  tins,  $1  per 
doz.;  best  Southern  pure  tar,  $6  per  brl.  and 
75c.  per  doz.  pint  tins;  pine  pitch,  $2.75 
per  brl. 

Cement,  Etc.  -Much  as  before.  We 
quote  :  Portland  cement  (English),  $3  per 
brl,;  New  Brunswick  plaster  paris,  $2  per 
brl.,  Canadian  water  lime,  $1.25  per  brl. 

Firebrick,  Etc. — Scotch  firebrick,  $3.25 
per  100;  Scotch  fireclay,  $1  per  100  lbs. 


METALS. 

Business  in  metals  does  not  show  much 
change.  Copper  is  low  and  the  market  dis- 
couraging on  account  of  the  continued  weak- 
ness in  prices.  Tin  is  a  little  firmer,  through 
the  canning  men  being  at  work.  A  number 
of  large  specifications  for  tin  plate  have  gone 
out,  but  at  prices  exceptionally  low.  There 
has  been  a  little  improvement  in  the  de- 
mand for  bar  iron,  but  difficulty  is  experi- 
enced in  getting  it.  Trade  in  zinc  is 
brightening  a  little. 

Pig  Iron — There  is  a  little  Nova  Scotia 
iron  coming  up.  Some  inquiry  is  reported 
for  import,  but  is  for  small  lots  as  a  rule,  al- 
though one  or  two  good  contracts,  spreading 
over  a  long  period,  are  announced  for  Sum- 
merlee  and  Carnbroe.  We  quote  :  Sum- 
merlee,  $20  to  $20.50  ;  Carnbroe,  $19  to 
$19.50  ;  Siemen's,  $18  to  $18  25. 

Rogers,  Brown  &  Co.,  Buffalo,  report  the 
Toronto  market  for  American  pig  iron  as 
follows  :  "  We  note  an  increased  sale  of 
American  iron  throughout  the  Province  of 
Ontario  which  has  been  stimulated  by  special 
freighting  arrangements  recently  made.  The 
excessive  advance  made  in  rail  freights  has 
caused  American  shippers  to  look  for  other 
means  of  transportation,  resulting  in  several 
large  blocks  having  been  placed  for  delivery 
by  vessel  to  lake  ports  and  distributed 
to  individual  consumers  from  those 
centers.  Prices  remain  steady,  and  under 
the  influence  of  the  very  light  supply 
are  firm  at  recent  quotations.  We  quote 
on  the  cash  basis  f.  o.  b.  Toronto  in 
bond  :  No.  1  foundry  strong  coke  iron 
Lake  Superior  ore,  $13.25  ;  No.  2  foundry 
strong  coke  iron,  Lake  Superior  ore,  $12.75; 
Jackson  county  silvery,  No.  1,  $16.80  to 
$18.30;  Lake  Superior  charcoal,  $15.70; 
Southern  soft,  No.  1,  $11.75;  Southern  soft, 
No.  2,  $11.50." 

Bar  Iron — Stocks  are  exceedingly  light, 
and  jobbers  find  it  difficult  to  procute 
enough  from  factories  to  supply  the  de- 
mand for  general  sorting  orders.  There  has 
been  a  little  improvement  in  the  demand  for 
shipment  from  stock,  although  quantities  are 
far  from  large.  Prices  rule  as  before  at 
$1.85. 

Sheet  Iron — Tradehas  been  quite  active 
during  the  past  week  or  so,  some  good  ship- 
ments having  been  made.  No  change  has 
taken  place  in  prices  although  large  quanti- 
ties can  be  shaded  about  10c.  per  hundred 
on  the  prices  quoted.  We  quote  8  to  16 
gauge,  $2.50;  i8ditto,  $2.25;  2oditto,  $2.25; 
22  to  24  ditto,  $2.35  ;  26  ditto,  $2.45  ;  28 
ditto,  $2.65  ;  tinned  sheet  iron,  Gorbal's,  26 
gauge,  5^c.  per  lb.;  22  to  24  gauge,  6Xc; 
16  to  20  gauge,  6Xc 

Iron  Pipe — Trade  is  keeping  up  well, 
although  stocks  are  incomplete,  especially 
in  galvanized,  of  which  there  is  very  little  in 
the  market.  Discounts  are  70  per  cent,  for 
black  and  50  to  50  and  5  per  cent,  for  gal- 
vanized. 


Galvanized  Iron  —  Business  remains 
satisfactory,  inquiries  coming  in  frequently 
both  for  case  lots  and  small  shipments, 
Quantities  are  offering  in  case  lots  at  $4.35 
for  28  gauge. 

Corrugated  Iron— Much  as  before.  We 
quote:  "Owl"  brand  from  genuine  steel 
plates,  zinc  coated,  $4.25  to  $6  per  square  ; 
painted  steel,  same  brand,  $3  to  $4.75  ac- 
cording to  gauge. 

Ingot  Tin— Is  a  little  more  lively  than  it 
has  been,  although  very  few  ton  lots  have 
changed  hands.  Prices  are  as  before — 
namely,  19  to  19/2C.  for  ton  lots  and  20  to 
2oXc.  for  small  lots. 

Ingot  Copper — Is  still  quiet,  with  no  im- 
mediate prospect  of  an  improvement.  Prices 
rule  at  10  to  ioXc 

Sheet  Copper — Is  a  little  more  active 
again.  Quite  a  number  of  case  lots  cf  tinned 
copper  have  gone  out  during  the  week ; 
also  fair  quantities  of  brazier  sheets.  We 
quote  untinned  at  14  to  i6)4c.  according  to 
weight  and  size  ;  brazier  sheets  14  to  17c, 
according  to  quality. 

Boiler  Tubes — There  are  a  few  good 
contracts  under  consideration,  but  present 
demand  is  rather  small.  1%  inch,  7c.  ; 
1%  inch,  7%c;  1%  inch,  8c;  2  inch,  8^c; 
2X  inch,  9c.;2^  inch,  9^c;  3  inch,  n%c; 
y/z  inch,  14c;  4  inch,  19c. 

Sheet  Steel — The  stove  men  are  begin- 
ning to  get  busy,  and  this  is  being  reflected 
in  a  slightly  improved  demand  for  steel 
plates.  American  steel  is  higher  10  to  15 
per  cent.,  more  mills  having  been  compelled 
to  shut  down.  We  quote  :  8  to  16  gauge, 
$2.75  per  100  lbs.;  18  to  20,  $2.65;  22  to  24, 
$2.85;  26,  $3.10. 

Zinc  Spelter — Trade  is  exceedingly 
quiet.  Although  a  few  large  sales  have 
been  made  here  and  there,  the  general  de- 
mand is  unsatisfactory.  The  idea  as  to 
price  is  4%c  for  domestic,  and  4%c.  for  im- 
ported. 

Tin  Plates— Trade  has  fallen  off  a  little, 
but  a  demand  still  exists  for  charcoal,  both 
in  14x20  and  20  x  28.  Prices  are  unchanged 
at  $3.50  to  $3.75  for  "IC,"  and  $3.25  to 
$3.35  foi  coke. 

Terne  Plates — Not  as  many  boxes  have 
gone  out  during  the  week  as  before.  Trade, 
however,  so  far  this  season  has  been  fairly 
satisfactory,  and  if  anything  better  than  last 
year.  Prices  are  $6.50  to  $6.75  according 
to  quality. 

Zinc  Sheets — Trade  is  beginning  to 
brighten  up  a  little.  Jobbers  are  receiving 
their  fall  supplies,  and  orders  booked  for 
September  delivery  are  now  being  asked. 
We  quote  case  lots  at  4Xc->  and  small  lots 
at  5c. 

Hoops  and  Bands— Trade  is  still  quiet, 
although  a  better  demand  is  existing  ;  quan- 
tities shipped  are  small.  Prices  can  be 
shaded  10  per  cent,  per  100  lbs.,  but  for 
small  lots  $2.25  is  the  idea.  American  steel, 
$2. 
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MA  RKETS—  Continued 

Canada  Plates — There  is  nothing 
special  in  connection  with  this,  as  dealers  in 
the  city  are  not  needing  all  their  stock,  while 
a  number  of  country  dea'ers  have  received 
their  import  orders. 

Solder — Trade  is  steady,  and  if  anything 
better  than  a  week  ago  ;  \2%  to  14c.  is  still 
the  idea  as  to  pi  ice. 

Pig  Lead — Is  still  stagnant,  very  little 
having  changed  hands.  Prices  have  ad- 
vanced a  little,  and  $2.90  is  the  figure  now 
asked. 

Antimony — Continues    quiet    and     un- 
changed at  9%  to  ioc.  for  Cookson's. 
GLASS. 

Enquiries  for  shipments  from  stock  are  be- 
coming very  numerous.  They  are,  however, 
principally  of  a  sortingup  nature.  The 
shipments  received  this  year  on  through 
bills  by  country  dealers  have  in  the  aggre- 
gate proved  satisfactory,  very  few  com- 
plaints having  been  recorded  of  shipments 
arriving  in  bad  condition.  Complaints  are 
numerous  regarding  cutting  of  prices,  and 
figures  are  expected  to  rule  very  low  next 
fall  on  account  of  the  large  shipments  that 
have  been  ordered.  We  still  quote  $1.20  to 
$1.25  for  first  break. 

OLD  MATERIAL. 

Market  remains  quiet  at  unchanged  prices. 
We  quote  prices  paid  by  dealers  as  follows  : 
Agricultural  scrap,  50c  per  cwt  ;  ma- 
chinery cast,  50c.  per  cwt.;  stove  cast 
scrap,  30  to  35c.  ;  No.  1  wrought  scrap,  40c. 
per  cwt.  ;  N0.2,  including  sheet  iron,  hoop 
ironand  mixed  steel,  ioc;  newlightscrap  cop- 
per 6^  to  7c;  heavy  scrap  copper  7% 
to  !%<:.;  old  copper  bottoms  6  to  6j£c; 
light  scrap  brass  4c;  heavy  yellow  scrap 
brass  6c.;'  heavy  red  scrap  brass,  6  to 
6^c;  scrap  lead,  \l/z  to  iXc->  scrap  zinc, 
\x/z\.o\%c. ;  scrap  rubber,  2%  to  3c. ;  coun- 
try mixed  rags,  60  to  75c.  per  100  lbs.;  clean 
dry  bones,  50  to  60c.  per  100  lbs.  ;  borings 
and  turnings,  ioc. 

PAINTS  AND  OILS. 

There  is  not  much  that  is  interesting  to 
note. 

White  Lead— Continues  dull  at  4K  to 
4^c.  per  lb. 

Prepared  Paints  -Are  quiet,  although 
there  is  a  little  more  going  out  than  a  week 
ago;  $1.05  is  the  idea  for  pure. 

Paris  Green — Demand  for  paris  green 
has  dropped  off  materially,  but  a  slight  re- 
vival is  antic' pited  later  on,  although  it  is 
not  expected  to  assume  important  propor- 
tions. The  Canadian  manufacturers  have 
again  started  to  make  paris  green,  so  that  in 
spite  of  what  has  been  shipped  out  of  the 
country  there  will  be  plenty  t)  go  round. 
Prices  rule  as  before.  We  quote  :  English, 
112  lb.  drums,  15  to  15KC;  and  56  lb.  drums 
at  15^  to  i6r. ;  Canadian,  100  lb.  drums, 
13c;  1  lb.  packages,  \<\%c. 

Linseed  Oil— Trade  has  picked  up  in 
this  line,  although  the  turnover  is  still  small. 


RAZORS 


See  our  fully  warranted  German 
Hollow   Ground   Razors.       Fresh 
stock  just  received.     Good  assort- 
ment, low  price,  splendid  value. 

A.    C.    LESLIE    &    CO.  Montreal  and  Toronto. 


Our 

Specialty 


ET 


Our  Customers 
Need  fear  no 
Adulteration 


Every  barrel  guaranteed  !     We  are  headquarters  for  the  Pure  Article. 
Remember  these  facts  when  placing  your  orders. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W,,  TORONTO 


BEST  ON  THE  MARKET. 


Manufactured  by 


Write  for  sample  cards  and  prices. 


The  James  Robertson  Co.  Ltd.,  Toronto 

THE  WHITMAN  &  BARNES  MFG.  CO. 

Canadian   Branch:    St.  Catharines,  Ont. 


Try 

our 


NO.  i 


Nail  Hammer 


It  cannot  be  excelled  in  quality  or  finish  by 
any  Hammer  mauufactured. 


Our  "Garden  City"  Nail  Hammer 


GET    OUR    PRICES  and 
TRY    OUR    GOODS 


Is  the  best  and  cheapest 
"Solid  Cast  Steel"  Ham- 
mer on  the  market. 


We  aim  to  keep  in  stock  a  full  line  of  Hammers,  Sledges, 
etc.,  and  will  make  prompt  shipments 
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M  4  RKBT8—  Cont  nuti 

We  si  ill  quote  53  to  54c  for  raw,  and  56  to 
570.  for  boiled. 

Turpentine— Trade  is  quite,  but  a  little 
better  than  a  week  ago.  Prices  are  steady, 
but  there  is  no  likelihood  of  prices  going  any 
higher  ;  43  to  44-.  f.o.b.,  Toronto,  are  the 
ruling  quotations. 

Varnishes— There  is  not  much  doing  in 
Canadian  varnishes,  but  demand  for  im- 
ported keeps  up  well. 

Castor  Oil  —  Has  been  active.  In 
Europe,  prices  are  advancing,  but  there  has 
been  no  change  here,  figures  still  being  b% 
to  6%c.  in  case  lots,  and  7c.    in  single  tins. 

Seal  Oil — Refined  is   unchanged  at  58 
to  59c.  per  gallon. 
HIDES,  SKINS,  WOOL,    AND  TALLOW. 

Hides — Remain  unchanged  with  poor 
prospects  for  advancement.  We  quote:  No. 
i'>,  3c;  No.  2's,  2c. ;  No.  3's,  ic.  Steers, 
}4c.  in  advance  of  above  price. 

Skins— Nothing  new  to  report  in  skins. 
The  usual  number  are  being  received  by 
butchers,  but  no  export  or  shipments  are  re- 
pored.  Prices  are  the  same..  We  quote  : 
Lamb?kins,  25-. ;  pjlts,  20c;  calfskins,  4  to 
6c.  per  lb.  for  No.  i's  and  2's. 

Wool — Plenty  of  wool  is  offering,  and 
farmers  lots  are  being  bought  at  16  to  17c  ; 
country  lots  at  close  selection  are  17c; 
clothing,  including  down,  18  to  19:.;  un- 
washed, 9X  to  io^c. ;  rejection,  including 
black  coa',  burrs,  and  chaffy  fleeces,  12  to 
13^.  It  is  expected  that  the  passing  of  the 
Wilson  Tariff  Bll  will  hive  but  little  effect 
on  our  wool  market  owing  to  the  fact  that 
the  domestic  wools  in  the  United  States  are 
as  low  as  the  domestic  wools  in  Canada. 
The  only  hope  that  the  dealers  have  is  that 
there  will  be  a  demand  for  our  bright,  light, 
shearing  and  combing  wools. 

PETROLEUM. 

There  is  no  change  to  report  in  oils. 
Trade  remains  about  the  same,  with  a  pros- 
pect of  advancement  later  on.  5  to  10  br). 
lots,  imperial  gallon,  Toronto —Canadian, 
12  to  i2^c.  ;  carbon  safety,  15^  to  16c.  ; 
Canadian  water  white,  16  to  17c;  American 
water  white,  18  to  19:.;  photogene,  20c. 

The  Petrolia  Advertiser,  in  its  weekly  re- 
port, says  :  "Crude,  93c.  per  brl. ;  refined, 
5^  to  6Xc.  in  bulk,  or  &%  to  9c.  in  barrels 
in  car  lots  f.o.b.  here.  Oil  matters  are  pain- 
fully quiet,  and  there  is  nothing  of  any  in- 
terest to  report." 


MAKKET    NOTES. 

Graham  Nail  Works  report  business  good, 
particularly  in  wire  nails. 

Stewart  &  Wood  are  this  week  taking  in 
a  large  consignment  of  glass. 

The  Art  Metropole  report  a  steady  increase 
in  the  sale  of  Munn's  Liquid  Clue. 

Craig  &  MacArthur  report  they  are  ex- 
ceptionally busy  in  belting  at  the  moment. 

Rice  Lewis  &  Son,  Ltd.,  are  making  a 
specialty  of  bar  supplies,  and  have  a  big 
supply  in  stock. 

The  hardware  and  cutlery  business,  for- 
merly carried  on  by  E  Heuser  &  Co  and  J. 
Dorken,  will  hereafter  be  carried  on  jointly, 


under  the  style  of  Dorken  Bros.  &  Co.  The 
general  partners  of  the  new  firm  consist  of 
H.  W.  Dorken,  F.  J.  Dorken,  E.  Rudolf 
Dorken,  Montreal  ;  special  partner,  H. 
Boker,  Remchseid,  Germany. 

H.  S.  Howland,  Sons  &  Co.  report  large 
sales  of  Rixford's  harvest  tools  and  "  dead 
shot  "  and  smokeless  powder. 

One  large  No.  8  hot  water  boiler,  with 
radiation,  was  shipped  this  week  to  Church's 
Point,  N.B.,  by  the  Gurney  Foundry  Co. 

The  Gutta  Percha  &  Rubber  Co.  report 
orders  coming  in  freely  for  their  "  Red 
Strip"  and  "Lion"  brands  of  endless 
threshing  belts. 

Sanderson  Pearcy  &  Co.  are  experiencing 
an  active  demand  for  glass,  and  announce 
that  they  have  all  sizes  in  "double  diamond" 
and  "  star"  in  stock. 

Clauss  Shear  Co.  have  had  very  flatter- 
ing success  in  introducing  their  goods  in 
Canada.  They  are  about  to  introduce  their 
"  Clauss  "  razors  to  the  Canadian  trade. 

The  Gurney  Foundry  Co  shipped  this 
week  to  F.  Roidneaux,  St.  Jovite,  Que.,  1 
No.  1,  style  C,  double  crown  hot  water  boiler, 
and  2  No.  3,  style  C,  double  cr.iwn  hot  water 
boiler-,  twin  together.  To  O.  Picard  &  Son, 
Quebec,  they  shipped  2  No.  6  Oxford  hot 
water  boilers,  twin  together.  They  also  put 
a  large  steel  plate  range  in  the  steamer 
Garden  City. 

A.  A.  Allan  &  Co.  have  just  received  a 
large  consignment  of  their  famous  "Star" 
bicycles.  They  are  using  the  Dunlop  and 
Bartlett  clincher  tires.  Owing  to  the  great 
demand  for  ladies'  wheels  they  are  paying 
special  attention  to  high  grade  ladies  bi- 
cycles fitted  with  Bartlett's  clincher  tire. 
One  great  feature  in  these  tires  is  that  they 
will  not  slip  as  easily  on  wet  asphalt  as  the 
smooth  one.  Parties  purchas:ng  from  A.  A. 
Allan  &  Co.  may  rest  assured  they  will  get  a 
strictly  high  grade  wheel,  as  they  keep 
nothing  but  the  best  in  stock.  Mr.  Harvey 
says  that  the  best  proof  he  can  get  of  the 
quality  of  their  stock  is  that  although  many 
dealers  around  town  are  cutting  prices  on 
wheels,  still  the  public  seem  satisfied  in 
paying  the  standard  price  for  the  "  Star."  A 
consignment  of  high  frame  wheels  will  be  in 


UNITED  STATES  MARKETS. 

New  York,  July  13,  1894. 

PIG  Tin— Lower  London  quotations 
and  very  indifferent  local  speculative 
interest,  along  with  extremely  con- 
servative buying  on  the  part  of  jobbers  and 
consumers  combined  to  give  the  market  a 
rather  weak  appearance.  While  official 
record  was  made  of  bids  of  19.20c.  for  July 
and  19.15c.  for  later  deliveries,  contract 
terms  small  lots  were  parted  with  at  enly  a 
small  fraction  advance  on  those  figures,  or 
in  other  words  at  1930  to  1935c.  net  cash. 
The  arrival  was  reported  of  100  ton?,  mak- 
ing a  total  of  400  tons  received  this  month, 
and  indicating  further  addition  to  spot  sup- 
plies. 


Copper — For  ingot  there  is  little  demand 
at  present,  but  more  reserve  in  the  offering 
has  the  effect  of  giving  the  market  somewhat 
better  tone,  and  it  is  doubtful  that  good 
brands  of  Like  Superior  product  can  be 
secured  now  at  less  than  9.15c.  tor  either 
prompt  or  future  delivery.  At  the  best, 
9>£c.  is  considered  an  inside  quotation.  The 
cheaper  varieties  are  meeting  with  rather 
slow  sale,  and  prices  for  the  same  remain 
somewhat  uncertain,  with  the  range  of  8j£ 
to  8]4c.  quoted  for  electrolytic,  and  8%  to 
8^c.  for  ordinary  casting  stock. 

Pig  Lead — Common  domestic  was  sold 
to  a  moderate  extent  at  3. 47/4  to  3. 50c.  in 
carload  lots  for  delivery  this  month.  Spot 
parcels  realized  3.50c,  but  it  was  difficult  to 
duplicate  orders  at  that  price  since  spot 
stocks  are  light  and  prompt  shipments  from 
the  West  very  difficult  to  make.  Holders 
asked  3  55c.  August  shipments  were  3.40c. 
bid,  and  futures  generally  showed  stronger 
tone,  chiefly  under  the  influence  of  enforced 
reduction  in  outpu*.  St.  Louis  wire  to  the 
Metal  Exchange  was  3.10c.  The  London 
cable  was  £9  12s.  6d.  for  soft  Spanish. 

Spelter — Not  much  besides  routine  busi- 
ness or  demand  was  reported,  but  the  lat- 
terly che  ipest  sellers  are  less  aggressive,  and 
the  market  therefore  gains  somewhat  in  tone 
despite  the  conservative  policy  of  Eastern 
consumers.  At  the  moment  3  50c.  would 
aDpear  to  be  an  inside  rate  for  ordinary 
Western  brand?.  St.  Louis  wire  to  the 
Metal  Exchange  was  3.20c.  London  cable 
qaoted  £[$  i8>.  91.  for  good  merchant 
brands. 

Antimony — On'y  a  moderate  business  is 
passing  at  present,  and  prices  are  still  rather 
easy,  with  about  8)4  to8/ic  quoted  for  Hal- 
lett's  and  10;.  for  Cookson's  on  the  spot. 

Tin  Plate — The  maikct  remains  in 
a  remarkably  quiet  condition.  Spot  pur- 
chases are,  if  anything,  still  below  the 
average  for  this  season,  and  the  interest  in 
forward  shipments  continues  exceedingly 
tame.  This  dull  condition  of  trade  operates 
to  keep  values  rather  soft,  but  no  radical 
changes  have  taken  place  thus  far  this  week. 

Iron  and  Steel — Pig  iron  orders  come 
along  rather  tardily  and  are  almost  invari- 
ably small  quantities  of  foundry  grades  for 
delivery  during  the  next  two  months.  The 
business  passing  is  chiefly  at  lormer  prices, 
and  the  market  does  not  appear  to  be 
seriously  affected  by  the  railroad  strikes. 
Old  material  sells  rather  slowly,  but  enough 
business  goes  through  to  keep  prices  quite 
steady.  Rails,  structural  material  and  other 
products  of  the  mills  remain  dull.  New 
orders  are  scarce  and  there  seems  to  be 
hesitancy  about  closing  contracts  previously 
under  negotiation.  Prices  remain  almost 
stationary. 

PERSONAL  MENTION. 

Thomas  Hemphill,  of  Wroxeter,  was  in 
Toronto  this  week. 

Mr.  Varzant,  of  Varzant  &  Son,  was  pay- 
ing his  respects  to  the  trade  in  Toronto  a  few 
days  ago. 

H.  T.  Seymour,  president  of  the  Seymour 
Cutlery  Co.,  Holyoke,  Mass.,  paid  a  visit  to 
the  trade  in  Toronto  this  week.  He  said 
that  his  firm  were  behind  with  their  orders 
on  account  of  the  strike. 

The  following  merchants  were  to  be  seen 
this  week  at  the  Gurney  Foundry  Co.'s 
works  :  S.  P.  Gourlay,  St.  Catharines  ;  Mr. 
Fear,  of  J.  W  Fear  &  Co  ,  Waterloo  ;  Geo. 
Lyod,  St.  Catharines,  and  J.  H.  Bundy, 
Pickering. 
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ANCIENT  LOCKS  AND  FASTENINGS. 

THE  following  paper  was   read  at  the 
recent  meeting  of  the    New  England 
Hardware  Dealers'  Association.     We 
reproduce  it  from  Iron  Age  : 

It  is  fair  to  assume  that  thieving  has  been 
practiced  since  the  world  began  and  has 
continued  to  the  present  moment,  therefore 
the  use  of  locks  and  fastenings  has  been 
necessary  to  protect  valuables  and  secure 
dwellings  and  apartments  from  intrusion. 
In  looking  up  information  upon  this  subject, 
I  find  few  publications  of  much  value,  but 
such  as  I  have  found  have  been  to  me  of 
great  interest.  In  ihe  British  encyclopedias 
I  have  found  descriptions  of  old  locks  such 
as  we  to-day  know  li  tie  about. 
HISTORICAL  LOCKS. 
The  antiquity  of  locks  and  keys  is  unques- 
tioned. We  read  in  Holy  Writ  of  their  use 
many  centuries  prior  to  the  Christian  Era. 
In  Solomon's  Song,  chapter  v.,  verse  3,  we 
read,  "I  rose  up  to  open  to  my  beloved,  and 
my  hands  dropped  with  myrrh,  and  my 
fingers  with  sweet  smelling  myrrh,  upon  the 
handles  of  the  lock."  In  Nehemiah,  chap- 
ter iii,  verse  3,  is  the  following:  "But  the 
fish  gate  did  the  sons  of  Hassenaah  build, 
who  also  laid  the  beams  thereof,  set  up  the 
doors  ihereof,  ihe  locks  thereof."  And  these 
words  are  repeated  in  the  6th,  13th,  14th 
and  15th  verses.  You  will  observe  in  the 
foregoing  quotations  there  is  no  mention  of 
a  key  in  connection  with  the  lock. 

LOCKS  WITH  KEYS. 
In  Judges,  chapter  iii.,  verses  23  25,  we 
read  :  "  Ehud  went  forth  through  the  porch, 
and  shut  the  doors  of  the  parlor  upon  him, 
and  locked  them.  When  he  was  gone  out 
his  servants  came,  and  when  they  saw  that 
behold  the  doors  of  the  parlor  were  locked 
they  said,  'Surely  he  covereth  his  feet  in  his 
summer  chamber,'  and  they  tarried  till  they 
were  ashamed,  and  behold  he  opened  not 
the  doors  of  the  parlor,  therefore  they  took 
a  key  and  opened  them."  In  Jeremiah, 
xxiv.,  verse  1,  we  read  that  Nebuchadnezzar, 
King  of  Babylon,  carried  off  captives,  "car- 
penters and  smiths,"  from  Jerusalem  to 
Babylon. 

LARGE   KEYS. 

The  most  ancient  lock  ever  discovered  is 
described  by  Mr.  Bonomi,  of  England,  as 
having  secured  the  gate  of  an  apartment 
in  one  of  the  palaces  of  Khorsabad.  He 
says  :  "  At  the  end  of  the  chamber  just 
behind  the  first  halls  was  formerly  a  strong 
gate  of  one  leaf,  which  was  fastened  by  a 
large  wooden  lock,  like  those  still  used  in 
the  East,  of  which  the  key  is  as  much  as 
a  man  can  conveniently  carry,  and  by  a  bar 
which  moved  into  a  square  hole  in  the 
wall.  It  is  to  a  key  of  this  description  that 
the  prophet  probably  alludes,  'Aod  the 
key  of  the  house  of  David  will  I  lay  on 
his  shoulder,'  and  it  is  also  remarkable 
that  the    word    for   key  in  this  passage  of 


Scripture,  Isaiah,  xxii.,  22,  is  the  same  in 
use  all  over  the  East  at  the  present  time — 
'Muftah.'  The  key  of  an  ordinary  street 
door  is  commonly  13  or  14  inches  long, 
and  the  key  of  the  gate  or  a  public  build- 
ing or  of  a  street  or  quarter  of  a  town  is 
2  feet  and  more  in  length."  This  reminds 
us  that  at  the  present  day  the  Yale  Lock 
Company  furnish  keys  of  a  similar  length 
to  be  used  as  signboards. 
PIN   LOCKS. 

The  ancients  used  to  hang  their  keys  over 
their  shoulder  several  at  a  time,  suspended 
by  strings  and  sometimes  by  chains.  At  one 
end  of  their  keys  were  iron  pegs  to  corres- 
pond to  so  many  holes  in  the  wooden  bar  or 
bolt  of  the  lock.  When  the  door  or  gate  is 
shut  it  cannot  be  opened  until  the  key  has 
been  inserted  and  the  impediment  to  the 
drawing  back  of  the  bolt  removed  by  raising 
up  so  many  iron  pins  that  fall  down  into 
holes  in  the  bar  or  bolt  corresponding  to  the 
peg  in  the  key.  The  above  discovery,  and 
also  the  figure  of  one  being  sculptured 
among  the  basso  relievos  of  the  great  temple 
of  Karnac,  prove  it  to  have  been  in  use  in 
Egypt  for  about  4,000  years,  during  which 
period  it  does  not  appear  to  have  undergone 
any  sensible  change.  This  discovery  was 
first  published  in  England  in  1798,  but  was 
not  generally  known  until  the  invasion  of 
Egypt  by  Napoleon  early  in  the  present  cen- 
tury, when  a  further  account  of  it  was  given 
by  M.  Denon  in  his  great  work  on  that  coun- 
try. It  is  also  remarkable  that  this  same 
pin  lock  was  found  to  have  been  in  use  for 
centuries  in  the  Faroe  Islands,  being  iden- 
tical in  its  construction  with  the  Egyptian 
all  their  parts,  lock  and  key,  being  made  ot 
wood.  A  lock  similar  in  character  has  been 
in  use  in  Cornwall  from  time  immemorial, 
which  might  have  been  introduced  there  by 
the  Phoenicians. 

Mr.  Chubb,  of  London,  in  his  paper  on  the 

construction  of  locks  and  keys,  April  9,  1850, 

says  : 

CROOKED    KEYS. 

"  It  is  evident,  however,  that  in  the  East 
another  lock  and  key  of  a  different  descrip- 
tion was  in  ordinary  use  for  fastening  large 
doors  and  gates.  There  is  nothing  recorded 
as  to  the  construction  cf  the  lock,  but  it  can 
be  inferred  from  the  description  given  of  the 
key,  which  is  stated  to  have  been  in  the 
form  of  a  large  sickle."  Aratus,  in  order  to 
give  his  readers  an  idea  of  the  form  of  the 
constellation  Cassiopeia,  compares  it  to  a 
key,  and  Huetius  states  that  the  constella- 
tion answers  to  such  a  description,  the  stars 
to  the  north  composing  the  curved  part  and 
those  of  the  south  the  handle.  In  Parkhurst's 
Hebrew  Lexicon  we  read  :  "  In  early  ages 
they  made  use  of  certain  crooked  keys  hav- 
ing an  ivory  or  wooden  handle."  These  keys 
were  placed  in  the  holes  of  doors,  and  by 
turning  them  one  way  or  the  other  the  bolt 
was  moved  forward  or  backward  in  order  to 
open   or    shut  the  doors.      Homer   in   his 


"Odyssey"  XXI,  writes  of  Penelope,  want- 
ing to  open  a  wardrobe,  using  a  brass  key, 
very  crooked,  hafted  with  ivory.  Eustathius, 
who  flourished  in  Constantinople  about  1170, 
speaks  of  this  key  as  very  ancient,  which 
differs  from  the  keys  having  several  wards 
which  have  been  invented  since.  Calli- 
machus,  in  his  hymn  to  Ceres,  speaks  of  her 
priestess  Nicippe  carrying  a  key.  Mr. 
Donaldson, of  London,  writing  about  ancient 
doorways,  says,  "  the  fastenings  to  the  doors 
consisted  of  bolts,  bars,  and  locks."  Com- 
mentators are  uncertain  as  to  the  time  when 
keys  were  first  used.  Eustathius  attributes 
the  invention  to  the  Lacedemonians.  Pliny, 
on  the  other  hand,  gives  the  credit  of  the 
discovery  to  a  certain  Theodorus,  of  Samos. 

KNOTTED   CORDS  AS   LOCKS. 
At  at  events,  the  use  does  not  appear   to 
be  as  remote  as  the  Homeric  ages,  for  in  the 
"Odyssey"  Ulysses  is  repiesented  as  secur- 
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ing  the  rich  and  costly  robes,  vase?,  gold  and 
other  valuable  presents  of  Alcinous  and  his 
queen,  by  a  rope  or  cord  fastened  in  a  knof. 
This  knot  of  Ulysses  became  a  proverb  to 
express  any  insolvable  difficulty,  and  the 
proof  of  the  esteem  in  which  the  ancients 
held  this  art,  so  necessary  in  the  absence  of 
locks,  may  be  adduced  from  the  Gordian 
knot  famous  in  antiquity.  In  fact,  Homer 
describes  the  treasures  and  other  valuable 
objects  as  being  kept  in  the  citadel,  secured 
merely  by  a  cord  intricately  knotted.  This, 
of  course  was  soon  found  to  be  a  very  poor 
protection ;  therefore  a  wooden  bar  was  adopt- 
ed inside  the  doors  of  houses,  to  which  it  was 
attached  by  an  iron  latch,  fastened  or  re- 
moved by  a  key  adapted  to  it.  This  key 
was  easily  applied  from  within,  but  in  order 
to  get  at  it  from  wuhout  a  large  hole  was 
made  in  the  door  allowing  the  introduction 
of  the  hand  so  as  to  reach  the  latch  and  use 
the  key. 

GROWTH  OF  THE  LOCK. 
The  lock  cal'ed  the  Lacedemonian,  much 
celebrated  by  ancient  writers,  was  invented 
subsequently  ;  it  was  especially  fitted  for 
the  inner  chambers  of  houses,  the  bar  fast- 
enings continuing  to  be  employed  for  clos- 
ing the  outer  doors  of  dwellings  and  the  en- 
trance gates  of  cities.  The  Lacedemonian 
lock  did  not  require  a  hole  to  be  made  in 
the  door,  for  it  consisted  of  a  bolt  placed  on 
that  side  of  the  entrance  door  which  opened, 
and  on  the  inside  of  a  chamber  door.  When 
a  person  outside  wished  to  enter,  it  was 
necessary  for  him  to  insert  the  key  in  a  little 
hole  and  raise  the  bolt,  and  in  time  this 
species  of  fastening  was  improved  by  the 
insertion  of  the  bolt  in  an  iron  frame  or  rim 
permanently  attached  to  thedoor  by  a  chain, 
and  fastening  the  door  by  the  insertion  of 
the  hasp,  through  the  eye  of  which  was 
forced  the  bolt  inside  the  lock  by  applying 
the  key.  Thus  it  appears  that  the  locks  of 
the  ancients  were  not  of  the  same  construc- 
tion as  ours,  not  being  inserted  or  mortised 
into  the  doors  ;  not  even  attached,  except  by 
chain,  being,  in  fact,  mere  padlocks, 

KEYS  WITH  WARDS. 

Throughout  old  writings  one  reads  of 
doors  being  fastened  by  the  use  of  bolts  and 
bars.  In  "  Ben  Hur,"  we  read  of  his  house 
in  Jerusalem  being  closed  by  valves.  Doubt- 
less General  Wallace,  the  talented  writer, 
found  many  of  these  ancient  usages  during 
his  residence  and  travels  in  the  Orient  and 
the  Holy  Land.  One  also  reads  of  progres- 
sion in  the  art  until  keys  were  worn  upon 
the  fingers  by  aid  of  a  ring,  and  keys  having 
many  wards.  The  pictures  of  these  old  keys, 
with  large  rings  to  wear  on  the  finger,  are 
very  curious  and  interesting. 

KEYS   OF    POMPEII. 

In  the  year  1689,  during  some  excavations 
in  the  plain  at  the  foot  of  Vesuvius,  where  it 
was  subsequently  proved  that  Pompeii  had 
flourished,  a  workman  observed  the  regular- 
ity with  which  successive  layers  of  earth  and 


volcanic  matter  had  been  deposited  and 
compared  them  to  pavements  one  upon  the 
other,  with  remains  of  burnt  vegetation, 
charcoal  and  common  earth  beneath  each 
volcanic  deposit.  Under  one  of  these  dense 
masses  of  scoria,  dust  and  pumice  stone  he 
found  large  quantities  of  carbonized  timber, 
locks  and  iron  work,  evidently  the  remains 
of  the  inhabitants,  which  together  with  some 
old  keys  and  inscriptions  giving  the  name 
of  the  locality,  satisfied  the  learned  of  the 
day  that  they  belonged  to  the  ancient  city 
of  Pompeii.  In  the  garden  was  found  a 
skeleton  with  a  key  in  its  bony  hand,  and 
near  it  a  bag  of  coins.  This  is  believed  to 
have  been  the  master  of  the  house,  who 
probably  thought  to  escape  by  the  garden, 
and  had  been  destroyed  either  by  vapors  or 
some  fragment  of  stone.  Beside  some  silver 
vases  lay  another  skeleton,  probably  of  a 
slave.  Examples  of  beautiful  Roman  keys 
found  in  various  parts  of  England  and  now 
deposited  in  the  British  Museum  fully  bear 
out  this  statement.  There  are  also  very 
beautiful  specimens  of  early  English  keys  in 
the  museum  at  Marlborough  House  that  are 
the  wonder  and  interest  of  all  admirers  of 
this  art. 

ANOTHER  CURIOUS  ITEM 
of  lock  making  is  that  between  the  keys 
found  at  Pompeii  and  Roman  keys  found  in 
England  there  is  a  distinctive  difference,  al- 
though all  of  them  belong  to  the  same  de- 
scription of  lock — that  is,  a  warded  lock,  and 
the  shape  of  the  cuts  and  holes  in  the  bits  of 
these  ancient  keys  proves  beyond  question 
that  the  keys  did  not  perform  a  complete 
revolution,  but  were  identical  with  the  spring 
locks  and  latches  of  modern  times. 

PERFECTION  OF  LOCKSMITHINC. 
It  was  in  the  sixteenth  century,  in  Ger- 
many, Italy,  France  and  England  that  the 
art  of  locksmithing  was  at  its  highest  perfec- 
tion, and  the  keys,  too,  were  very  beautiful. 
In  Europe  the  visitor  will  find  in  many  of 
the  museums  and  art  collections  most  valu- 
able collections  of  keys,  the  bows  of  which 
are  as  beautiful  as  finest  lacework,  and  ex- 
amples of  such  keys  are  considered  exceed- 
ing valuable  by  art  collectors.  Upon  the 
bows  were  worked  insignias,  coats  of  arms, 
noble  escutcheons,  fine  piercings  and  orna- 
mentations, these  all  being  placed  at  the 
end  grasped  by  the  hand  and  for  which  we 
to-day  substitute  a  plain  bow  or  ring.  I  am 
told  the  wards  of  some  keys  of  the  Eliza- 
bethan reign  were  as  thin  as  tissue  paper, 
and,  of  course,  most  of  them  have  been 
made  of  a  superior  quality  of  iron.  These 
ancient  keys  were  made  of  iron,  bronze,  cop- 
per, brass,  silver  and  gold,  the  two  latter 
precious  metals  being,  of  course,  only  seldom 
used  used  except  by  the  nobility. 


can  very  easily  turn  it  over  and  find  out 
what  he  wants,  then  ordering  by  the  prs- 
scribed  number.  But  he  does  not  always  do 
this  and  the  result  is  sometimes  a  confusion 
of  ideas  for  which  he  blames  the  selling 
house  instead  of  himself,  when,  in  reality, 
the  fault  is  his  own.  Did  it  ever  occur  to  a 
merchant  who  is  not  explicit  in  his  orders 
by  mail  that  whenhe  tells  the  traveling  sales- 
man what  he  wants  he  has  these  wants  sup- 
plied without  an  error,  but  that  quite  frequently 
he  finds  a  mistake  in  the  kind  of  goods  he 
has  received  directly  on  his  own  memo- 
randum ?  And  if  this  does  occur  to  him,  is 
it  not  reasonable  to  suppose  that  the  order 
given  to  the  salesman  was  properly  filled  be- 
cause it  was  properly  forwarded,  and  that 
the  error  in  the  other  case  was  one  that 
had  its  origin  in  the  retail  store  and  not  with 
the  manufacturer  or  jobber  ? 

An  error  frequently  arises,  even  in  order- 
ing from  a  catalogue,  when  the  same  article 
in  different  forms  has  separate  designating 
numbers.  As  an  instance,  967  in  a  hardware 
catalogue  may  stand  for  a  certain  grads  of 
locks  without  knobs,  while  967X  may  be  for 
the  same  locks  with  the  knobs  attached.  In 
the  hurry  or  caielessness  of  ordering,  the 
dealer  may  mistake  the  application  of  the 
numbers — and  then  wonder  why  in  the  name 
of  common  sense  the  shipping  house  should 
make  such  a  foolish  mistake.  Other  errors 
arise  from  the  fact  that  articles  are  known 
by  different  names  in  different  parts  of  the 
country.  Unless  a  New  York  hardware  house 
was  well  up  in  the  vernacular  it  would 
probably  reply  to  an  order  for  "  two 
dozen  gophers"  that  it  did  not  keep  a  mena- 
gerie, simply  because  it  would  not  know  that 
a  gopher  in  Illinois  means  a  drain  tool.  In 
the  South  a  malleable  clevis  is  known  as  a 
"  buckhead,"  but  it  is  doubtful  if  the  name 
would  be  recognized  in  many  other  sections 
of  the  country,  and  there  are  hundreds  of 
other  similar  cases,  most  of  which  will  re- 
call themselves  to  the  reader. 

The  best  way  to  insure  a  certain  and 
prompt  delivery  in  ordering  is  to  follow  the 
catalogue,  being  careful  to  take  the  right 
number.  Still  another  point  is  care  in  pen 
manship.  The  writing  need  not  be  Spen- 
cerian,  but  it  should  be  plain,  yet  many  an 
order  has  gone  wrong  because  the  meaning 
of  the  writer  had  to  be  guessed  at  and  the 
guessing  wasn't  right  after  all  the  trouble 
that  had  been  taken  in  deciphering  faulty 
penmanship. 


ORDERING  BY  MAIL. 

Avery  considerable  portion  of  the 
orders  for  goods  of  whatever  charac- 
ter, says  Hardware  Reporter,  are 
received  by  mail.  As  a  rule,  the  retail  mer- 
chant who  sends  in  a  memorandum  for 
stoves  or  hardware  has  a  catalogue  of  the 
house  from  which  he  intends   to  order  and 


The  Foundry  and  Machine  Co.  have 
quite  large  orders  in  hand  from  the  Cochrane 
Hill  Gold  Mining  Co.,  Guysborough  county. 
J.  E  Burgess,  of  Halifax,  is  president  of  the 
company,  and  active  operations  under  his 
presidency  are  being  carried  on  in  this  rich 
district.  Our  F.  and  M.  Co.  have  con- 
tracted to  erect  a  20-stamp  mill  and  all 
necessary  buildings  connected  therewith. 
This  will  keep  our  ever  active  friends  of  the 
foundry  on  the  bustle  for  some  time.  The 
first  instalment  of  the  machinery,  a  heavy 
rock-crusher,  was  shipped  to  day. — Truro 
(N.S.),  News. 
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A  LESSON  FOR  WAGE  EARNERS. 

COLLIS  P.  HUNTINGTON,  the  dis- 
tinguished railway  magnate,  has 
lately  made  a  public  avowal  of  the 
principles  of  conduct  that  guided  his  earlier 
years,  according  to  an  exchange,  and  which 
he  recommends  to  all  who  want  to  get  on  in 
the  world.  "  The  first  thing  for  a  workman 
to  do,"  says  Mr.  Huntington,  "  is  to 
spend  less  than  he  makes."  Mr.  Hunt- 
ington is  a  firm  believer  in  the  truth  of 
Micawber's  statement  :  Income  ^ioo,  ex- 
penses ^99  195.  6d. :  result,  happiness  ;  in- 
come ^100,  expenses  ,£100  os.  6d.:  result, 
misery.  We  have  striven  from  time  to  time 
to  promulgate  the  truth  of  this  in  these 
columns,  and  we  are  pleased  to  see  the 
policy  so  highly  commended  by  the  gentle- 
man above  referred  to.  In  a  chat  with  an 
acquaintance  recently,  he  said  : 

"  When  I  was  a  lad  I  worked  for  a  very 
small  salary,  but  I  always  had  a  dollar  and 
always  have  had.  I  have  been  in  business 
for  myself  58  years  and  have  never  used 
tobacco  in  my  life.  Neither  do  I  touch 
intoxicants.  My  sole  recreation  is  reading, 
as  it  always  has  been.  I  read  Herodotus  in 
my  sixteenth  year,  and  am  reading  history 
still.  I  have  two  sons  in  New  York,  and 
each  owns  his  own  home,  one  costing  $5,000 
and  the  other  $3,500.  At  one  time,  when 
the  elder  of  the  two  boys  was  getting  $75  a 
month,  I  got  him  to  buy  a  place  worth 
$5,000,  for  which  I  paid  cash.  The  young 
man  paid  me  $45  a  month  out  of  his  salary 
and  lived  on  the  balance — quite  enough  for 
any  young  man.  He  has  paid  me  back  long 
ago,  but  of  course  his  salary  has  increased 
somewhat  since  he  assumed  the  debt.  The 
other  son  did  the  same.  I  have  no  use  for 
fellows  who  won't  work  and  live  within  their 
means.  All  I  need  is  what  I  eat  and  wear  ; 
apart  from  that,  $100  a  year  is  enough  for 
me.  All  of  the  members  of  my  family  spend 
money — they  do  as  they  like — but  I  don't. 

"A  friend  whom  I  had  known  for  years 
came  to  me  once — we'll  call  him  George 
WeFton — and  said  he  was  out  of  work  and 
money.  He  had  for  years  been  getting  $150 
a  month  salary,  and  in  view  of  that  fact  I 
told  him  I  didn't  think  I  wanted  his  sort. 
He  begged  hard,  however,  and  I  gave  him  a 
position  worth  $125  a  month  provided  he 
would  do  as  my  son  had  done — buy  a  $5,000 
house,  for  which  I  would  pay,  he  to  liquidate 
his  indebtedness  $75  per  month.  He  agreed, 
but  shortly  came  to  me  saying  he  could  not 
live  on  what  was  left.  I  gave  him  his  choice 
of  losing  his  position  or  doing  as  I  suggested, 
and  he  stuck  to  it,  the  result  being  that  he 
owns  his  own  house.  He  and  his  wife  had 
to  live  close,  but  they  have  their  reward  now 
and  both  of  them  have  thanked  me  since. 
I'm  willing  to  do  the  same  thing  by  every- 
body in  my  employ,  but  I've  no  use  for  the 
man  who  lives  up  to  his  income.  One  day 
he'll  get  sick,  and  then  I'll  either  have  to 
turn  him  out  or  pay  his  bills.  I  won't  do 
either,  so  I  prefer  to  deal  with  men  who 
won't  put  me  into  such  a  hole." 
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HARDWARE   MERGHANT 

TORONTO. 


THE  OAKV1LLE 

BASKET  CO., 


Manufacturers  of 
I,  2,  3  Bushel 

Grain 

AND 

Root 

Baskets 

TIE  OAKVILLE 
BASKET  CO. 


The  Houghton 
Patent  Key 
Lock  Wrench 


Combines  strength,  simplicity  and  durability,  and  is  unequalled  for  ease  and   rapidity  of  adjust- 
ment.   Manufactured  in  all  sizes  by  THE  PARIS  TOOL,  MFG.  CO.,  LTD.,  PARIS,  ONT. 


OUR 

hOI"OlCl     ^J©m©nt~~For  a11  kinds  °'  mason  work. 

Sometimes  called 

W/XH    ER     LIIVIE  ---For  work  in  moist  or  wet  places. 

Is  the  best 
and  cheapest. 

Hardware  Merchants      -in  want  of  a  good  cement 

always  fresh  and  reliable, 
should  write  us 

Estate  of  John  Battle,  Thorold,  Ont. 


Should  keep 
it  in  stock. 


Listen. . 


This  is  from  a 
Hardware    Merchant 


Dear  Sirs  : 

Before  handling  "Clauss"  Shears  and  Scissors 
my  tr?de  in  this  line  was  but  little.  I  now  sell  more 
scissors  than  all  the  other  stores  in  this  place  put 
together.  Parties  come  to  my  store  for  your  goods 
who  have  never  been  here  before.  Am  making  new 
customers  for  myself  by  it.  Fill  enclosed  order  at 
once.  Most  truly, 


For  discounts 
.  .  .  write 


Clauss  Shear  Co.,  Toronto 
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CANADA  WHEAT  TOOK  THE  MEDAL. 

J  AS.  ANDERSON,  of  North  York,  Ont., 
superintendent  of  Canadian  exhibits  at 
the  San  Francisco  midwinter  fair,  was 
in  the  city  yesterday  on  his  way  to  Ottawa. 
Mr.  Anderson  closed  the  Canadian  depart- 
ments last  week  and  shipped  the  exhibits 
east.  He  has  been  at  the  fair  since  last 
December,  and  from  hrs  observation  he  be- 
lieves the  exhibits  of  Canadian  grains, 
grasses,  coal  and  minerals  placed  in  the 
agricultural  building  did  great  good  to  the 
country.  The  people  of  California  and 
other  adjoining  states  have  p  culiar  ideas  as 
to  the  climate  of  the  Northwest,  and  in 
many  instances  their  minds  were  cleared  of 
the  false  impressions  of  the  ice-bound,  snow- 
covered  plains  by  the  excellent  grain 
samples  sent  from  the  Brandon  and  Indian 
Head  experimental  farms.  The  grasses 
were  used  for  decorating,  and  the  grain  in 
straw  from  Brandon,  Souris,  Edmonton,  Cal- 
gary, and  other  points,  togethei  with  the 
800  bottles  of  grain  from  this  province,  the 
Territories,  and  British  Columbia,  captivated 
the  eyes  of  many  farmers,  and  a  party  of  fifty 
persons  left  last  month  for  Canada,  and  an- 
other party  leaves  on  the  19th.  California, 
Mr.  Anderson  says,  is  in  bad  shape.  There 
is  great  depression  in  the  farming  districts, 
and  the  prices  now  received  for  the  ra:sing 
of  grapes  is  not  worth  the  trouble  of  growing 
the  fruit. 

The  exhibit  of  grain  sent  in  from  Mani- 
toba and  the  Territories,  was  judged  by  the 
commissioners,  and  they  awarded  it  100 
points  and  the  much  coveted  gold  medal  for 
the  finest  grain  exhibit. 

Besides  showing  visitors  through  the 
Canadian  exhibit,  20,000  pamplets  and  10,- 
000  C.  P.  R.  folders  were  given  away. 

The  surplus  of  receipts  over  expenses  at 
the  fair  was  $160,000. — Free  Press,  Winni- 
peg. 


IRON  ROOFING  AND  HARDWARE. 

WHEN  trade  is  dull  in  one  branch  of 
business,  remarks  Hardware  Re- 
porter, the  enterprising  dealer  gen- 
erally looks  around  for  some  collateral  line 
which  he  can  handle  with  profit.  If  he  is 
not  enter  prising,  his  trade  is  apt  to  be  dull, 
anyway,  and  it  does  not  matter  much  what 
he  handles  providing  he  is  not  obliged  to 
leave  the  beaten  track  to  which  he  has  be- 
come accustomed.  But  there  are  few  such 
dealers  in  the  hardware  trade,  and,  on  the 
contrary,  most  of  them  are  looking  around 
for  new  lines.  This  is  shown  by  the  way 
they  have  taken  up  bicycles,  and  again  by 
their  acceptance,  at  least  in  a  number  of 
cases,  of  iron  and  steel  roofing  as  a  part  of 
tneir  own  trade. 

It  is  a  fact  that  this  branch  of  the  business 
is  growing  in  favor  with  the  dealers  in  near- 
ly every  section.  Nor  is  there  any  reason 
why  they  should  not  handle  it  as  largely  as 
their  trade  will  permit.     It  need  not  be  kept 


in  stock,  excepting  in  large  stores;  it  can 
easily  be  ordered  and  delivered  without  de- 
lay, and  beside  this,  it  induces  the  sale  of 
other  atticles.  Its  extended  use  is  an  argu- 
ment in  its  favor.  For  ordinary  roofing, 
where  there  are  no  curves  or  angles  to  cut 
and  meet,  an  unskilled  mechanic  can  do  the 
work  without  any  difficulty.  All  of  the 
manufacturers  issue  printed  directions  for 
laying,  with  practical  illustrations,  and  in 
most  cases  the  services  of  a  practical  roofer 
are  not  required.  The  customer  very  fre- 
quently does  his  own  work.  If  not,  there  is 
usually  some  one  in  the  neighborhood  who 
can  do  it  for  him,  and  the  dealer  should  not 
be  deterred  from  going  into  this  branch  of 
the  business  because  he  is  not  a  practical 
roofer.  He  now  handles  terne  plates,  as  a 
matter  of  course.     Then,    why   not  handje 


whose  merits  have  been  perpetuated  in 
verse.  The  idea  is  there,  and  that  is  the 
main  point  to  be  considered. — Hardware 
Reporter. 


DIPPING  INTO  VERSE. 

THE  advantage  to  be  derived  from  in- 
telligent advertising  has  been  sug- 
gested to  the  dealers  from  time  to 
time  in  these  columns.  Hitherto,  these  sug- 
gestions have  been  confined  to  the  use  of  the 
local  papers,  not  because  of  a  desire  to  help 
the  brotherhood  of  printers,  but  through  a 
belief  that  the  local  columns  afford  the  best 
means  of  placing  the  dealers'  goods  before 
the  public.  We  still  believe  this,  but  the 
mail  brings  an  idea  from  T.  J.  Elmore,  a 
dealer  at  Curryville,  Mo.,  who  has  used  it  in 
his  own  business,  presumably  with  profit. 
When  a  hardware  or  stove  dealer  leaves  his 
practical  pots  and  pans  to  dip  into  verse, 
the  event  is  certain  to  be  so  unusual  as  to 
catch  the  public  attention,  even  if  circulated 
on  dodgers  as  are  these  verses  of  Mr.  El- 
more's. 

FLIES !    FLIES !    FLIES !  !  ! 
Ol  all  the  things  beneath  the  skies, 

That  I  abominate  and  despise, 
The  worst  are  these  pestiferous  flies. 
At  early  morn  they  make  you  rise, 
(It  matters  not  about  your  size,) 

By  crawling  o'er  your  face  and  eyes  ; 
They're  in  your  milk,  they're  on  your  pies. 

They  make  their  mark  on  things  you  prize  ; 
And  there's  no  mark  that  so  defies 

The  effacing  hand,  which  time  applies. 
This  is  a  truth  no  one  denies, 

They  torment  man  until  he  dies; 
When,  free  from  sorrow,  care  and  flies, 

He  soars  away  beyond  the  skies, 
Honor  the  man  who  did  devise 

A  plan  to  shut  out  these  here  flies 
These  lines  are  meant  to  advertise 

Screen  doors  and  windows,  every  size. 
Elmore  keeps  them,  and  he  tries 

To  suit  your  wants,  in  style  and  size. 
Then  do  not  longer  jeopardize 

Your  comforts  and  your  liber-ties, 
But  be  considerate  and  wise, 

And  arise,  and  brush  the  flies  from  your 
Eyes,  and  protect  your  pies  from  these  here 

FLIES,  FLIES,  FLIES. 

This  is  not  good  verse  in  the  strict  sense 
of  the  term,  but  it  is  catchy  and  apart  from 
the  ordinary,  and  the  readers  will  not  be  so 
critical  in  scanning  the  lines  as  they  will  be 
curious  in   finding  out  ail  about  the  screens 


DOES  ADVERTISING  PAY? 

A  book,  entitled  "  How  to  Get  Money," 
published  away  back  in  the  fifties,  contains, 
according  to  an  exchange,  the  following  on 
advertising  : 

"  Whatever  your  occupation  or  calling 
may  be,  if  it  needs  support  from  the  public, 
advertise  it  thoroughlyand  efficiently  in  some 
shape  or  other  that  will  arrest  public  attention. 
I  freely  confess  that  what  success  I  have  had 
in  life  may  be  attributed  more  to  the  public 
press  than  to  nearly  all  other  causes  com- 
bined. There  may  possibly  be  occupations 
that  do  not  require  advertising,  but  I  cannot 
well  conceive  what  they  are.  Men  in  busi- 
ness will  sometimes  tell  you  that  they  have 
tried  advertising  and  it  did  not  pay.  This 
is  only  when  advertising  is  done  sparingly 
and  grudgingly.  Homeopathic  doses  of 
advertising  will  not  pay,  perhaps  ;  it  is  like 
a  portion  of  physic,  making  the  patient  sick, 
but  effecting  nothing.  Administer  liberally 
and  the  cure  will  be  permanent.  Some  say 
they  cannot  afford  to  advertise.  They  mis- 
take :  they  cannot  afford  not  to  advertise. 
In  this  country,  where  everybody  reads  the 
newspapers,  it  will  be  seen  that  these  are  the 
cheapest  and  best  media  through  which 
persons  can  speak  to  the  public,  where  they 
are  to  find  their  customers.  Put  on  the  ap- 
pearance of  business  and  generally  the 
reality  will  follow.  The  farmer  plants  his 
seed,  and  while  he  is  sleeping  his  corn  and 
potatoes  are  growing.  So  with  advertising. 
While  you  are  sleeping  or  eating,  or  con- 
versing with  one  of  your  customers,  your 
advertisement  is  being  read  by  hundreds 
and  thousands  of  persons  who  never  saw 
you  or  heard  of  your  business,  and  never 
would  had  it  not  been  for  your  advertise- 
ment appearing  in  the  newspapers." 


THE  PLUMBER. 


It  seems  quite  the  recognized  thing  among 
jokers  to  use  the  plumber  as  a  butt  at  which 
such  witticisms  as  suggest  themselves  may 
fitly  be  discharged,  and  the  point  usually 
aimed  at  is  that  worthy  tradesman's  bill,  the 
unreasonableness  of  which  is  supposed  to 
pass  conception.  Max  Adeler  had  much  to 
say  on  this  head,  and  he  it  was,  I  think,  who 
on  being  told  of  the  bankruptcy  of  a  reputed 
Croesus,  expressed  his  amazement  by  ex- 
claiming, "  We  shall  hear  of  an  insolvent 
plumber  next."  And  now  a  comic  journal 
breaks  forth  on  the  same  subject.  This  time 
the  joke  is  in  verse.     It  runs  thus  : 

The  plumber  came  down  like  a  wolf  on  the  fold, 
And  his  pockets  were  bulging  with  silver  and  gold  ; 
Nine  hours  and  a  half  he  made  love  to  the  cook, 
And  twenty-one  shillings  he  charged  in  his  book. 

One  cannot  help  regretting  that  the  author 
of  this  effusion  did  not  add  another  verse 
telling  us  whether  the  amorous  plumber 
ever  got  paid.  He  would  be  a  phenomen- 
ally lucky  man  if  he  did. — Vulcan,  in  Iron- 
monger. 
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BUSINESS  CHANGES. 

DIFFICULTIES,  ASSIGNMENTS,COMPROMISES. 

A  DEMAND  of  assignment  has  been 
made  upon  W.  R.  Freeman  &  Co., 
furniture,  Montreal. 

Robert  Frere&  Co.,  tinware,  Lachine,  have 
assigned. 

G.  W.  Morrow,  general  merchant,  Ignace, 
has  assigned. 

A.  Genest,  general  merchant,  Gentilly, 
Que.,  has  assigned. 

J.  A.  Thompson,  hardware,  Wellington, 
B.  C,  has  been  burned  out. 

H.  Paradis,  match  manufacturer,  has  com- 
promised at  35c.  on  the  dollar. 

Philip  Ginsburg,  tinsmith,  St.  Catharines, 
has  assigned  to  T.  C.  Dawson. 

Lambert  Leclare,  plumber,  Montreal,  has 
assigned  to  Belodeau  &  Renaud. 

D.  A.  McDonald,  general  merchant,  Port 
Hawkesbury,  N.S.,has  assigned. 

H.  T.  Spawn,  trader,  Montreal,  is  re- 
ported to  be  absent,  and  a  meeting  of  his 
creditors  is  called  for  23rd  inst. 

A  .meeting  of  the  creditors  of  the  Do- 
minion Blanket  and  Fibre  Co.,  Ltd.,  Mon- 
treal, has  been  called  for  24th  inst. 

John  Lindsay,  general  merchant,  Lunen- 
burg, N.  S.,  hasassigned.  Narcisse  Marquis 
in  the  same  line  of  business  at  Edmunston, 
N.  B.,  has  done  likewise. 

The  firm  of  S.  &  J.  Armstrong,  millers 
and  general  contractors,  ofMcKellar,  Ont., 
have  assigned  to  Richard  Tew.  The 
liabilities  will  reach  about  $10,000,  with 
assets  nominally  the  same. 

SALES   MA.DE  AND   PENDING. 

Assets  of  Theo  Delage,  painter,  Montreal, 
have  been  sold. 

The  assets  of  Frechon  &  Co.,  church  orna- 
ments, Montreal,  are  to  be  sold. 

Assets  of  the  Central  Stone  and  Chinaware 
Co.,  Iberville,  Que.,  is  to  be  sold  Aug.  6. 

The  stock  of  James  Fitzgerald,  general 
merchant,  is  advertised  for  sale  by  tender. 

The  stock  of  the  estate  of  P.  Walsh,  hard- 
ware, Halifax,  has  been  sold  to  D.  G. 
Widden. 

Stock  of  the    Victoria    Iron  Works   Co., 
Victoria,  B.C.,  has  been  sold  to  Walter  S. 
.  Chambers. 

The  general  stock  of  E~rement  &  Co  ,  St. 
Gabriel  de  Brandon,  Que.,  is  to  be  sold  by 
auction  18  h  inst. 
PARTNERSHIPS     FORMED    AND    DISSOLVED. 

M.  D.  Barr  &  Co.,  electrical  apparatus, 
Montreal,  have  dissolved. 

A.  M.  Thorn  &  Co.,  electrical  supplies, 
Montreal,  have  dissolved. 

Hopewell  &  Co.,  manufacturers  of  chairs 
and  saw  mill  ;  co  partnership  registered  ; 
George  McMinn,  only. 

G.  W.Robinson  &  Co. .general merchants, 
Manitou,  N.  W.  T.,  have  dissolved  ;  James 
Houston  continues. 


Robert  Saulnier,  general  merchant,  Weld- 
ford,  N.  B.,  has  formed  a  partnership  with 
Clarence  Wry  ;  style  Wry  &  Saulnier. 

Julien  and  OdinaDesrocher  have  regis' ered 
a  partnership  in  Montreal  to  carry  on  busi- 
ness under  the  style  of  Desrocher  &  Fils. 
CHANGES. 

A.  W.  Archibald,  general  merchant,  Mel- 
rose, N.S.,  is  out  of  business. 

The  Brantford  Stoneware  Manufacturing 
Co.  are  applying  for  charter  of  incorpora- 
tion. 

Doerkin  Bros.  &  Co.,  importers  of  hard- 
ware, Montreal,  new  firm  formed,  composed 
of  H.  W.  Doerkin,  F.  J.  Doeikin,  and 
Horace  Rudolph,  general  partners,  and  H. 
Boker,  special  partner,  for  $30,000,  to  July 
1,  1897. 

FIRES. 

Byram  &  Murphy,  bending  works,  Blen 
heim  and  Charing  Cros?,  have  been  burned 
out  at  the  latter  place. 

DEATHS. 

W.  Whitman,  general  merchant,  George- 
town, P.E.I. ,  is  dead. 

G.  Lucke,  of  Lucke  &  Mitchell,  wholesale 
and  retail  hardware,  Sherbrooke,  Que.,  is 
dead. 


THE  WINDOW  WAS   ATTRACTIVE. 

An  attractive  form  of  advertising  is  the 
artizan  in  the  store  window  at  work  upon 
some  specialty  sold  within.  It  always  attracts 
a  crowd,  and  at  least  gives  the  firm  name  a 
good  send  off.  In  an  uptown  New  York 
store  window  the  other  afternoon  we  saw, 
says  Housefurnishing  Review,  a  Japanese 
artist  at  work  upon  a  clay  model  of  a  flying 
eagle.  The  usua'  gaping  crowd  surrounded 
the  window.  Presently  an  Indian,  accom- 
panied by  two  women  of  his  race,  sauntered 
along  the  pavement  evidently  intent  on  see- 
ing the  sights.  Quickly  they  caught  sight  of 
the  Jap,  and  pushing  their  way  through  the 
crowd  they  flattened  their  noses  against  the 
glass  and  began  laughing,  making  signs  and 
cackling  in  Sioux  gibberish.  The  Jap  in  the 
window  laughed  and  made  signs,  too,  and 
altogether  it  was  quite  a  dime  museum  show. 
In  about  two  minutes  the  walk  was  blocked 
with  people  bent  on  seeing  the  fun,  and  it 
took  a  nervy  policeman  quite  ten  minutes  to 
stop  the  show  and  make  the  crowd  disperse. 


ANTIQUITY  OF  COPPER. 

Copper  must  have  been  one  of  the  earliest 
metals  known,  worked,  and  valued  in  hum  in 
industry,  remarks  an  exchange.  It  ranks 
second  to  silver  in  malleability  and  ductility, 
or  third  as  compared  with  gold,  which  is  the 
most  malleable  metal  known,  and  ranks  next 
to  iron  in  tensile  strength,  and,  being  an 
abundant  metal,  native  in  many  parts  of  the 
world,  it  often  lies  at  or  near  the  surface  of 
the  earth. 


SITUATIONS  VACANT. 


HARDWARE  CLERKS— INCREASE  YOUR  IN- 
COME by  showing  The  Hardware  Dealer's  Maga- 
zine to  your  local  hardware  merchants  and  manufac- 
turers. Subscription  $1.00  a  year.  Liberal  commission. 
For  sample  copy,  terms,  etc.,  address  D.  T.  Mallett, 
Publisher,  78  Reade  St.,N.Y. 


Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of   Hot    Pressed 
Nuts,  Square  and  Hexagon 


Roofing  and  Building  Paper 

Tarred    Felt, 
Dry  and  Tarred  Sheeting 

Building  Paper, 
2  and  3  Ply  Ready  Roofing, 
Pitch,  etc., 

In  stock  here  for  the  convenience  of  the  Trade. 

Alex.  Mc Arthur  &  Co.,  Montreal 


H.  D.  SIMMONS  &  CO.,  Sp**. 

85  York  Street,  TORONTO. 

TELEPHONE    2164. 


OUR  SALES  OF 


"BURHAM 


"   Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  other 
Try  it  and  be  convinced 


Sole  Consignees  for  Canada, 


imE  &  CO.,  OTTAWA 


'S 


LIQUID 
GLUE 


IS    THE     BEST 


THE  ART  METROPOLE,  Agents. 

131  Yonge  Street,  TORONTO. 

1879 ESTABLISHED 18  79 

Essex  Handle  and  Wood-Turning  Works 


Next  in  Importance  to  the 
Axe,  comes  the  Handle. 

Our  shaved  pattern  is  pronounced  bv  choppers  to  be 
just  right.  If  you  do  not  sell  them  it's  time  you  did, 
because  they  are  what  the  people  want  who  use  axes. 
If  you  do  not  get  them  from  your  wholesale  house  send 
direct  to 

GARDNER   BROS.  &  CO.. 

Manufacturers  all  kinds  of  Handles  and  Wood  Turning 
ESSEX,   ONT. 
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DOwSWell  BRoS- 

HAMILTON,  ONTARIO 


MANUFACTURERS   OF 


Clothes  Wringers,  Mangles, 
Churns,  Washing  Machines, 
and  Household  Specialties 


Prices  are  low  but  you  will  find 
our  goods  first-class.  Send  for 
Catalogue 


Eastern  Agents 


I.L 


&  SON,  -  Montreal 


THE 


UNICORN 


PURE  LEAD 
MIXED   PAINTS 
VARNISHES 


ALL    LEADERS 


A.  RAMSAY  &  SON 


MONTREAL. 


Parmenter  &  Bulloch 


Manufacturers  of 


Rivets,  Burrs,  Wire  Nails 


Of  every  Description 

Carpenters'  Braces,  and  other  Hardware  lines. 

SPECIALTIES  : 

Tubular,  and  Bifurcated  or  Slotted  Rivets,  I  acing 
Studs,  Rubber  Arctic  and  Leather  Shoe  Buckles,  and 
Shoe  Braces.  Write  for  Illustrated  Catalogue  and 
Price  List.  

Head  Office  and  Works:  GANAHOQUE,  DNT. 

branch  warehouse: 

32  and  34  St.  Dizor  St.,  Montreal 


FLIES  » 

Robert  Ralston  &  Co. 
^nasdoaefOrsf0r  Hamilton,  Ont, 

THE  MEXICAN 

FLY  EXTERMINATOR 

Manufactured  by  G.  A.  1IOSMER  &  CO., 
Buffalo,  N.  Y. 


Flies  will  not  bite  nor  light  where  this  Is  used. 


Price,  $21  per  gross  or  $2  per  doz. 


BRONZE  CHURCH  DOORS. 

A  masterpiece  of  the  scu'ptors'  and  found- 
ers' arts  has  recently  been  completed  and 
exhibited  in  New  York  in  the  shape  of  a 
pair  of  magnificent  bronze  central  doors  for 
old  Trinity  Church,  that  city.  These  doors, 
explains  Iron  Age,  are  probably  the  most 
important  piece  of  work  of  the  kind  yet  pro- 
duced on  this  side  of  the  Atlantic.  The 
doors  are  surmounted  by  an  elaborately 
wrought  stone  tympanum,  representing 
Christ  opening  the  gates  of  Heaven.  The 
bronze  doors  are  in  two  leaves,  each  u  feet 
high  by  4  feet  2  inches  wide,  giving  to  the 
whole  portal  a  height  of  18  feet.  Each  of 
the  doors  weighs  4200  pounds,  and  is 
made  up  of  three  panels  in  high  relief,  re- 
presenting biblical  scenes.  The  panels  are 
surrounded  by  aborder,containing  on  the  sifles 
12  niches  holding  figures  of  saints,  with  inter- 
vening heads  of  men  and  women,  and,  on 
the  top  and  bottom,  the  symbols  of  the  four 
Evangelists,  with  reclining  figures  repiesent- 
ing  Eternity,  Justice,  Mortality,  Sin,  Time, 
etc.  The  panels  depict,  respectively,  the 
Expulsion  of  Adam  and  Eve  from  Eden  ; 
Jacob's  Dream  ;  the  Annunciation  of  the 
Virgin  ;  the  Resurrection  ;  and  two  apoca- 
lyptic scenes. 

The  whole  work  is  remarkable  for  its  ma- 
jestic effect  and  high  artistic  feeling.  The 
completeness  of  the  detail  and  the  harmoni- 
ous blending  of  the  design  leave  little  to  be 
desired  ;  and  the  work  is  well  worthy  of 
comparison  with  the  famed  Ghiberti  doors  at 
Florence,  which  occupied  the  better  part  of 
the  artist's  lifetime  in  execution.  These 
doors  have  been  three  and  a  half  years  in 
comp'etion.  They  form,  moreover,  a  re- 
markable specimen  of  skilful  casting,  some 
of  the  figures  being  in  almost  full  relief,  and 
many  of  the  designs  being  of  a  most  delicate 
and  intricate  character. 


DEVICE  FOR  BURNING  CRUDE  OIL. 

In  the  blacksmith  department  of  the  P.  R. 
R.  shops  at  Altoona,  Pa.,  there  is  now  being 
operated,  says  an  exchange,  a  very  simple 
and  at  the  same  time  a  very  effective  device 
for  burning  crude  oil.  A  system  of  pipes 
admit  the  delivery  of  oil  at  the  furnace,  after 
which  it  is  thrown  into  the  burner  through  a 
needle  valve  of  %  of  an  inch  diameter.  It 
strikes  a  ball  which  causes  the  atomizing  of 
the  oil  and  the  blaze  thus  made  heats  to 
perfection  the  furnace  and  any  iron  which 
may  be  therein.  It  isremarkable  for  its  clean- 
liness, there  being  no  waste.  These  claims 
are  also  made  by  the  patentees  :  That  the 
oil  is  perfectly  atomized  ;  that  1  barrel  of  oil 
is  equivalent  to  2]/z  tons  of  the  best  soft  coal 
for  heating  furnaces  and  generating  steam  ; 
that  compressed  air,  blast  from  blower  fan, 
and  steam  jet  with  air  suction  can  be  used  ; 
that  it  is  a  perfect  burner,  does  not  leak, 
allows  no  oil  to  run  back,  no  oil  is  wasted. 
There  are  now  in  use  by  the  Pennsylvania 
railroad  company  some  10  of  these  burners. 


"\    ^-TFfOrJG    AMP    S\i(\C, 
WlfH  A    flgf/^J    XVNP 
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jzdirerlCsemeet  ~t 
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will  brinf  you, 
tenders/ram  the 
best  contractors. 


Canada  Iron  furnace  Co.,  Ltd, 


Manufacturers  of 


CHARCOAL  PIG   IRON 

MONTREAL. 

brand  "GIF."  THREE  MS 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO.  E,  DRUMMOND, 

Managing  Director  and  Treasurer 


PIRATES... 


Are  selling  Greens  under  many 
similar  names  tending  to  deceive 
the  public,  but  there  is  only  one 
original  and  reliable,  the  old  stand- 
ard in  the  United  States  and  Can- 
ada, and  that  is  ...  . 

John  Lucas  &  Co.'s 
Imperial  French  Green 


a 

ei 

u 
a 


H.  Boker's  B.  &  S.  pattern. 


HDA|/0r<c   SPECIAL 
■   DwIVCl    O      PATTERN 

Toilet  Slippers 

ARE  THE  LEADERS  IN  THE  CANADIAN  MARKET 
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GET  OUR  PRICES  FOR 

Calcined   Plaster 

Sewer  Pipes 

Chimney  Linings  and  Tops 

Mortar  Stains 


And  General  Builders' 

W.  McNALLY  &  CO. 


Fire  Bricks  and  Clay 
Enamelled  Porcelain  Sinks 
English  and  Belgian  Port- 
land Cements 

and  Contractors'  Supplies 

Montreal 


TH 


Best  Upsetter 

A  Poor  Upsetter  meaDs  to  the  black- 
smith who  buys  ofOEAf^  it  money  thrown 
away.  In  the ^-^^r-long  run  it  don't 
pay  a  merchant  ,^\t»^>  to  handle  goods 
that  are  not  sat-  ^G/stE**'  isfactory  to  his 
customers.  Jardine's  Patent  Tire  Upsetter 
is  reliable  and  durable,  and  moderate  in 
price. 


A.  B.  JARDINE  &  GO. 

Manufacturers  Blacksmiths'  Tools 
HESPELER,  ONT. 


TRADE    MARK. 


BLACK 
DIAMOND 


FILE 
WORKS 


21  to  43  Richmond  St.,  Philadelphia,  Pa. 

Gr.  &c  HI.  ZB^RnSTZETT, 

MANUFACTURERS  OF 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  Lightning  Sawfiles. 

AND 

EVERY   OTHER    DESCRIPTION    OF  SAW  FILES. 


The  Hardware  Trade 


Manilla 
Brown  Wrapping 
Hardware  Manilla 
Leather  Manilla 
Etc.,  Etc. 


Would  do  well  to  get  our 
quotations  on  paper  made 
specially  for  their  business. 
Prices  and  samples  sent 
on  application. 


«  E.  B.  EDDY 


(0. 


Hull,  Montreal,  Toronto, 
Quebec,  Hamilton,  Kingston, 
St.  John,  Halifax,  Winnipeg, 
Victoria,  St.  Johns,  Nfld. 


2fi 


HARDWARE. 


TELEPHONE    1780. 


J.  H.  FARR  &  CO.  m&M  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,   Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 

8  to   16    MORSE    STREET,        -         -        TORONTO,     ONT. 


For  Iron  Fencing 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


W.  &  S.  BUTCHER,  Sheffield,  England,  Makers  for  over  ONE  HUNDRED  YEARS 

of  the    celebrated    "WADE    &    BUTCHER"     Razors,    and    the    Original   Manufacturers 

of  Hollow  Ground  Razors,  can  with  confidence  highly 
recommend  their  goods  and  particularly  their 

Brand  as  being  the  most  perfect  Extra  Hollow  Ground  Razors  ever 
manufactured  and  especially  suited  for  the  use  of  Barbers  and  for  priv- 
ate use.  Genuine  Razors  are  marked  with  one  of  the  following  Corpor- 
ate Trade  marks  : 


WADE  &  BUTCHER, 
SHEFFIELD,  ENGLAND. 


OR 


OR 


JAMES  HUTTON  &  CO.,  Agents, 


FOR  SALE  BY  ALL  DEALERS  IN  HARDWARE,  CUTLERY  and  FANCY  GOODS 

Montreal 


CURRENT    MARKET    QUOTATIONS 


METALS. 


Tin. 

L/amb  and  Flag— 

56  and  28  lb  ingots,  per  lb   ..20,    21 
Straits "     ....  20.    21 

Tin  Plates—  Charcoal  Plates,  Bright. 

M.Ij.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes $5  50  $5  76 

I.X.             "           6  75    7  00 

I.X.X.,        "           8  00    8  25 

Haven  &  P.D.  Grades— 

I.C.,  usual  sizes 3  75    4  00 

I.X.            "            4  75    5  00 

I XX.,        "            5  75    6  00 

I.XXX.,     "             6  75     7  00 

D.C.,  12JX17         3  50    3  75 

D.X.,  ... 4  50    4  75 

D.X.X.        "            4  75    5  00 

Note. -Other  brands  might  be  shaded 

bv  25c.  per  box. 

Coke  Plata— Bright 

Bessemer  Steel— 

I.C.,  usual  sizes    3  35     A  50 

I.C.,  special  sizes 3  60    3  75 

Charcoal  Plates— Terne. 

Dean  or  J.G.  Grade— 

I  C.  20  X  28,  112  sheets   . .     6  50    6  75 

I.X.  Terne  Tin 8  75    9  00 

Old  process  I.C 13  00 

••  "      I.X 16  OC 

Charcoal  Tin  Boiler  Plates. 

Cooklev  Grade—  Per  lb. 

X.X.",  14x56,  50  sheet  bxs  ) 

14x60,  "  >  6c,    6|c 

Hx65,  ) 

Tinned  Plates 

72x30  up  to  24  gauge 61    6} 

26        "     6}     7 

28     "  n  n 

Iron  and  Steel. 

Common  Bar,  per  100  lb   ..  $1  85    1  90 
Refined      "  ..     2  35    2  65 

Horse  Shoe  ;;  «  ..  .•» 

Hood  "  '  ..    2  25    2  30 

Swed\.b         "  "  -4  00    4  25 

leiRh  Shoe  Steel 2  50 


Tire  Steel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb   0  10    0  14 

Russian  Sheet        "         0  10}  0  11 

Tank  Platesl-5  and  thicker  2  00    2  25 

Biiler  Rivets 4  50    5  00 

Boiler  Tubes. 

J-inch    10}c 

-inch   13} 

Steel  Boiler  Plate. 

\  inch  $2  45 

IS    "      2  35 

^      "      nd  thicker  2  25 

Sheet  Iron, 

8  to  20  gauge  2  50 

22  to  24       "      2  35 

26                 "       2  45 

28                 "      2  65 

Canada  Plates. 

Alldull 2  50    2  55 

}  polished 2  55    2  60 

All  Bright  2  85 

Iron  Pipe. 

Wrought  67}  to  70  p.c. 
Galvanized,  45  to  50  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  57}  p.c. 

Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 4},  4  j 

26  gauge,  "       4},  5 

28     "  "       5,    5J 

Gordon  Crown— 

16  to  24  gauge,  per  lb   4i,  4} 

26  gauge,  "         4},  4} 

28      "  "  *i,  6 

Note — Cheaper  grades  about    }  cen 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb . 


5-16 

% 

7-16 

% 

%. 

% 


6    6  3-5 

.  45    4j 
4i 


8 


..2  4-5 


Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 


0  50 


1  10 


Copper — Ingot. 

English  B.  S  ton  lots  0  10}  0  11 

Lake  Superior  0  10}  0  11 

Bolt  or  Bar. 

Cut  lengths,  round,  }  to  |  in.  $0  20  $0  22 
"  round  &  square 

1  to  2  in 0  19    0  21 

Vote— Complete,  lengths  abou    If  teen 
feet,  from  3  to  6  cents  a  pound 

Sheet. 

Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60  $0  14    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  14}  0  16} 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
3  cents  per  pound. 
Planished  and  tinned,    14x 

48  and  14x60  0  26    0  27 

Braziers.  (In  Bheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb..  0  16    0  17 
35  to  45      "  "        ..0  14A  0  15} 

"       60  lb  and  above  per  lb  0  14    0  14} 
Boiler  A  T.  K.  Pitts 

Plain  Tinned   per  lb 0  19 

Spun  "         ....     0  23 

Wire. 
Pure,  in  coils— 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Kol  1  &  Sheet,  14  to  26  gauge .0  18  0  20 

"         27  to  30      "      ..  0  20  0  21 

'*        30  and  up 0  23  0  26 

Sheets,  ham-rolled  2x4  ft. ..  0  21  0  23 

Zinc   Spelter. 

Foreign,  per  lb 0  04}  0  04} 

Domestic    "      0  04J  0  04} 

Zinc  Sheet. 

5  c wt  casks 0  04j 

Part  casks 0  05 

Lead. 

Imported  Pig,  per  lb 0  2}    0  021 

Domestic  "       0  02| 

Bar,  1  pound 0  04} 

Sheets,  2}  lbs,  sq.  ft,  by  roll  0  04}  0  0»| 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  041  0  04} 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  psr  lb  and  30  p.c. 
discount. 


Note— Cut  lengths,  net  price  ton  lots 
30  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  7}c. 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  13}  0  14 

Standard  0  12*  0  13 

Wire 0  17"  0  19 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb 80  10}  0  11 

Other  makes  " .0    9}  0  10 

White  Lead. 

Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  cwt  4  50  4  76 

No.  1  Do "  4  50 

No.2  Do "  4  25 

No.  3  Do "  4  10 

Prepared  Paints. 

(In  },  }  and  1  gallon  tins. ) 

Pure,    per  gallon $105 

2 nd  qualities     "      0  90 

Barn(inbbls)  0  80      0  90 

Colors  in  Oil. 

(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green    0  09 

Chrome    "         0  08 

French  Imperial  Green  0  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwt  1  35  1  40 
"      (J.F.L.S.)"        "  2  75 

"  Boval  "  "  1  10  1  15 
Venetian  Red,  (best)  '•  "  1  80  l  90 
English  Oxides  per  cwt  3  00  3  25 
American      "     )      ,.       ..  y  25  x  90 

Canadian    "     S 

Paris  Green,  per  lb  0  16    0  16 

Burnt  Sienna,  pure,  per  lb  0  08} 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  i>lack  "      0  09 

Chrome  Yellows  "      0  12 

"  "  Lemon  pure, 

8  lb.  tins.per  lb 0  19 

Chrome  Greens  "      0  12 

Golden  Ochre  0  03| 
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0  54 
0  57 


0  44 


Varnishes  (in  bbls). 

No.  1  Furni  tare,     per  gal 0  69 

Extra        '  "        0  90 

Brown  Japan  "        0  65 

Brown  Japan,  Turpentine  p.  gal.  0  85 
No.  1  Carriage  "        1  SO 

Gold  Size  Japan       per  gal.  1  00    1  20 
Pure  Orange  Shellac       "       1  95    2  05 

Hard  Oil  Finish       130 

Oil  Shellac  140 

White  Shellac 2  25 

Liu  seed  Oil  (in  bbls) 

Raw,    per  gal  0  f3 

Boiled        "       0  56 

Turpentine  (in  bbls) 
Selected  Packages,  per  gal    0  43 
Castor  Oil. 

Best.perlb 0  061  0  061 

Cod  Oil. 

Cod  Oil,  per  gal 0  50    0  51 

Glue  (in  bbls) 

Common,  0  07}  0  08 

French  medal 0  09i  0  (9$ 

Cabinet,  sheet Oil    0  12 

White,  extra  0  16    0  18 

Gelatine  0  20    0  30 

Strip  0  16    0  18 

Coopers    0  19    0  20 

A  1  clear  0  09 

Liquid  Glue— F.  LePage's,  dis-  20  to 
25  per  ct.  off  list;  Munn's,  dis.  25  to  30 
per  cent,  off  list. 


HARDWARE. 

Ammunition — Cartridges. 
B.  B.  Caps,  50  and  5  per  cent. 
Kim  Fire  Pistol,  dis.40to  45  p.c.  Amer. 
Rim  Fire  Cartridges,  Dom.  50&5p.c. 
Rim  Fire,  Military,  net  list,  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 
cent.,  Amer. 


Axle  Grease. 

Per  gross  7  00  13  00 

Bath  Tubs. 

Zinc  discount 4  00    4  25 

Copper,  discount,  50  p.c.  off  Revised 

list. 
Steel  Clad  20  p. o.  dis. 

Bells—  Band. 
Brass,   60    to  66§. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 

Cow. 
American  make.discount  60to60  and   Portland,  car  loadlots  .. . 


.  Carpet  Sweepers. 

Bissell,  per  doz 22  50 

World  '  21  75 

Daisy,  "  24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "       30  00    33  00 

Cartridges— See  Ammunition . 
Castors, 
Bed,  new   list,  dis.  50pc.  )  to  50  t»nd  5 
Plate  dis.50pc,  )     percent. 

Cattle  Leaders. 

No  31  and  32,  per  gross 8  50  11  25 

Cement. 


5  per  cent. 
Canadian,  dis  45  and  50  pc. 

Farm. 
American,  eacn 2  00    6  00 

Bouse 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz 3  35    4  75 

Moulders'    "      7  50  10  00 


Thorold 

Queenston       "  

Napanee  "  

Chalk. 
Carpenters'  Colored,  per 

gross  0  45 

White,  lump,  per  cwt   ....     0  6« 

Red 0  05 

Crayon,  per  gross   0  14 


2  70 
J  10 
1  10 
1  10 


0  75 
0  65 
0  06 
0  18 


Glass. 

—  Windou 

Box 

Price. 

Double 

8ti 

ir. 

Diamond 

Size 

Per 

Per 

Per 

United 

50  ft 

100  ft. 

50  ft.  100 

i  nches 

16  to  25 

1  20^25 

2  40 

1  75       .... 

26  to  40 

1  40 

2  70 

2  00       .... 

41  to  50 

2  90 

....       4  50 

57  to  60 

3  20 

....       5  00 

61  to  70 

3  5(1 

....       5  50 

71  to  80 

4  10 

....       6  25 

81  to  85 

4  50 

....       7  00 

86  to  90 

....       8  00 

91  to  95 

....       9  (0 

96  to  100 

....     10  00 

Pilkington. 

[Discount  10  p.c.  off  for  box  lots,  and 

10  and  5  for  10-box  lots.l 

Ordinary. 
1st  break {2  70 


Chisels — Socket,  Framing  and  Firmer 


Blacksmiths'   discount   35,40  percent   American, dis  70  and  10  per  cent. 


Belting:. 

Agricultural,  50  per  cent. 
No.  1,  leather   dis.  40  &  5  p.c.  to 45  p.c. 
Best,  ditto,  30  to  33J  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits— Auger. 
Gilmour's  dis  60  per  cent. 
Excelsior,  discount  60perceu«. 
Rockford  Common,  65  to  65  and  5  p.c. 

"        Perfection,  50  and  10  per  c. 
Jenmng's  Gen,  net  list  to5p. cent  dis 

Car. 
Gilmcur's,  47J  to  50  percb^it 
Expansive 


Central  Fire  Cartridges,  pistol  sizes,  01ark>s  15  per  cent. 


Dom.  30  per  cent. 
Central    Fire    Cartridges,    sporting 

and  military,  1  i  and  5  per  cent. 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.     B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded  and    empty  Shells,  "  Trap  " 

and  "  Dominion  ' '  grade,25  p.c 
Shot. 
Canadian,  common.  20  per  cent. 
Brass  Shot  Shells,  65  and  10  p   c. 
Primers,  30  per  cent. 

Wads. — Baldwin's. 

per  lb 
Best  thick  white  felt  wadding, 

in  Jib.  bags 1  00 

Best  thick  brown  or  grey  felt 

wads,  in  i  lb.  bags  0  70 

Best  thick  white  card  wads,  in 

boxes   of   500    each,    12   and 

smaller   gauges 0  99 

Best  thick  white  card  wads,  in 


0  90 

1  50 
5  20 


Excelsior,  10  percent. 
Gimlet 

Clark's,  per  doz 0  65 

Diamond,  Shell  "       100 

Nail  and  Spike,  per  gross    2  25 

Blacking,  (Catchpole's). 

No.l,  Egyptian  Blacking 9  00 

"2,  v  "  4  50 


Blind  Rollers. 

Annex    per  doz.     125 

Mascot    "  1  35 

Erminie  "  1  12 


1  76 
1  85 
1  20 


Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0 

Bolts. 
Carriage,  dis,  70  and  10  p.c. 
Tire,  dis  60  to  60  and  10  per  cent 
Stove,  dis., f0  and  10  p.c, 
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boxes  of  500  each,  10  gauge 0  35    Elevator,  dis.,  35  to  40  p.  c. 

Best  thick  white  card  wads,  in  Machine,  dis.,  70  to  70  and  10  per  cent 

boxes  of  500  boxes,  8  gauge 0  55  _  ,,      .. 

Thin  card  wads  in  boxes  of  1000  Boring  Machines. 

each,  12  and  smaller  gauges...  0  20    Complete,  with  Augers,  ea.    5  00    7  5C 
Thin  card  wads  in  box«s  of  1000  Braces. 

each,  10  gauge...... 0  25    Barber's    '....     6  00    7  75 

Thin  card  wads  in  boxes  of  1000  Barber's  Ratchet 10  00  1100 

each, 8  gauge ......  ......  0  45    Farm„r8. 2  00    2  75 

Chemically  prepared  black  edge 

grey  cloth  wads,  in    boxes  of  p.  M 

250  each- 
Hand  smaller  gauge 0  65 


I  and  10  gauge 0  75 

7  and  8  gauge 0  90 

5  and  6  gauge 1  10 

Superior  chemically  prepared 
pink  edge,  best  white  oloth 
wads,  in  Doxes  of  250  each — 

11  and  smaller  gauge 1  15 

9  and  10  gauges 1  40 

7  and  8  gauges 1  65 

and  6  gauges 3  90 

Anvils 

per  lb 0  10    0  12$ 

Anvil  and  Vice  combined 

each 4  50 

Augers. 
Gilmour's,  discount  50  per  oent. 
Hollow  Steam's  per  doz . .  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole, Vaughan's,  each    1  35    1  60 
Excelsior,  Jennings',   discount  50  pel 
cent. 

Awls. 

Sewing  per  gross 0  65    1  59 

Pegging,  "  ...    0  65    1  25 

Brad,  ....     0  85    1  60 

"  handled  "        ...      3  60    7  3C 

Saddlers'  "         ....     0  45    1  60 

Awl  Hafts. 

Patent  Peg,  per  gross I  7  25    8  0C 

"    Sewing,         "  ..../ 

Awl  and  Too]  Sets. 
Millar's  Falls,  per  doz....    2  80    8  30 
Axes. 
box    6  00  12  00 


Millar's  Falls 15  50  29  00 

Brackets — Shelf. 
Japanned  Canadian,  per 


Canadian,  dis    35  per  cent 

Tanged  Firmer  per  doz 0  85     4  00 

Churns 
Daisy  or  Leader,    dis.    from   factory 
60  and  2V4  per  cent.   From  stock  60 
per  cent. 

Clamps. 
Judd's,  diB.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.O   1  35 

No    2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60$  to  65  p.c. 
Cradles,  Grain. 
Canadian,  discount  25  to  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list; 

dis.  40  per  cent. 
Hart  Mfg.  Co.,  (bolt dies)  (Amer.  list) 
dis.  25  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz  0  88    1  60 

English,     "        2  00    4  00 

Draw  Knives. 
American,  dis.  70  aDd  10  p.c. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  per  doz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37$  to  40  per  cent. 
Standard,  dis.  47$  to  50  p.  c. 

Klbows — Stove  Pipe 
$1.00  to  $1.65  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30    Obi 

Wine,  per  doz   130    2  25 

Star,         "  2  80    3  90 

FennsCorkstops,  No  2  p. doz 1  70 

Petroleum,  per  doz 4  50    6  50 

Files  and  Rasps. 
Kearney  &  Foote'a  discount  Am.  List 
57$  to  60  per  cent 


2nd 
3rd 
4  th 
5th 
6th 
7th 


2  90 

3  10 
3  40 

3  65 

4  15 
4  05 


Picture  Glass 
Pilkington's  ordinary. 
1st  break    4    0 


2nd 
3rd 
4th 
5th 
6th 
7th 


4  70 

5  40 

5  90 

6  50 

6  90 

7  70 


Gas  Fittings  and  Staple   Brackets. 
Jas.  Barwell,  Toronto— Dis.  20  to  25  p. 
c,  free  of  du4y.     Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each    0  30 

Enamelled"      0  55    "..., 

Grindstone  Fixtureg. 

P.  S.  &  W.,  per  doz 3  88    4  25 

Hammers — Nail. 

Maydole's    net  list  to  5  per  cent,  dis 
Can.  discount  25  to  27$  p.c 
Tack. 

Magnetic^  per  doz  1  io    1  50 

Sledge 

Canadian,  per  lb 0  12$  0  13 

Ball  Pean. 
English  and  Can.,  per  lb 
Handles. 

Axe        per  doz 00 

Store  door    "     100 

Chest,  per  doz  pairs  0  40 

Chisel. 

Firmer       per  gross 3  00    4  50 

Socket  Firmer   "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B.,diBCount  35percent.  to40n,c. 

Hoe. 

C.&B. ,  discount  35  per  cent,  to  40  p.c 

Saw. 

American,  per  doz  1  00    1  25 

Plane. 

American,  per  gross 3  15    3  76 

Hammer  and  Hatchet. 

American,  per  doz  0  50    0  8C 

Cross  Cut  Saw. 
Canadian  per  pair 0  18    0  25 

Hangers. 

Door  4  and  5  inch,  per  pair    0  40    0  80 


0  25     0  30 


3  50 

1  80 

2  50 


3  40 
3  20 


doz.  pairs 0  50 

Berlin  Bronze  Cana'n   0  85 

Broilers. 
Light,  dis. 65  to  67$  per  cent. 
Reversible,  dis.,  65  to  67$  per  cent. 
Vegetable,  per  doz,,  dis.  37 J  per  cent 

Henis,  No.  8        "      6  00 

"    No.  9        "      7  00 

Queen  City 7  50  10  00 


Black  Diamond,  50  <fe  5  per  cent.  dis.    Lanes,  50  to  50  and  5  p.c 


Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz    500    4    23 

Butts— Brass . 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  and  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fas  t  Joint,  dis.  65  &  10  to  70  and  5  p.c. 
Loose  Pins,  "    65  &  10  to  70  and  5  p.c. 
Berlin   Bronzed,  dis.  70.  70  and  5  per 

cent. 
Gen  Bronzed, perpair  ....    0  40 

Can  Openers. 

Acme,  per  §ross   9  00 

Sardin    Scissors,  per  doz.  3  75 
Card. 

Horse,  per  doz 0  60 

Carpet  Stretchers. 

American,  per  doz 100 

Bullards  "      6  50 


to  50  and  7$  Amer.  List. 
Nicholson's  dis. ,  Amer.  list,  50, 50  and  5 

per  cent. 
Toronto  File  Co.,  50-  and  10  to  60  p.c. 

Amer.  list 
Jowitt's, dis.  Can.  list,  25pc.  to  27$  p.c. 
Globe  File  Co.'s  disc.  60  per  cent. 
Horse    Rasps,  Kearney  &  Foote's  dis 

Am  list,  50  p.c.  to  50  and  10  p.c. 
Horse  Rasps,  dis.  45  p.c.  Amer. Hellers 
Horse  Rasps,  Spencer's,  dis.  Can.  list 

40  p.c. 
Horse  Rasps,  Toronto  FileCo.,  50  and 
10  p.c,  Amer.  list. 

Fluting  Machines. 

Each 0  60    2  00 

Forks. 
Hay, Manure,  etc,dis.40  to  45  p.c. 

Freezers,  Ice  Cream, 
Gem,  dis,  57$  to  60  per  cent. 
Shepard's     Lightning,  dis.   50    to   50 
and  10  p.c. 

Fruit  Presses. 

Henis',  per  doz   3  25    3  50 

Enterprise,  discount  10  p.c. 
10  00   Shepard's  Queen  City,  dis.  15  p.c; 
4  50  Fry  Pans. 

Acme,  discount  55  to  60  per  cent 
Gauges — Afatking,  Mortise,  etc. 
Stanley's,  dis. 50,  55 p.  c. 
1  50  Wire  Gauges 

....      Winn's  Nos.  26  to  33,  each    1  65    2  40 


0  65 


1  00 


Hatchets. 

Can.,  dis  40  to  42$  p  c. 
Hinges. 
Blind,  Parker's, dis.  60 to 60  and  lOp.c 
"       hepard's  Noiseless,  dis.  60  p.c 
"    Buffalo,  dis  60  to  70  p.c 
Light  T  and  strap,  dis  65  to  70  p.c 

Heavy,  per  lb 03  3-5    0  04j 

Screw  hook  and  hinge — 

6  to  10  in. ,  per  set 0  00    0  03J 

12  up  "        0  CO    0  021 

Per  doz.  set 

Screw,  Eureka 1  13    180 

Gate,  Clark's 1  50    2  20 

"      Shepard's,  dis  50  to  60  p.c 

Per  doz.  pairs 

Spring     1  35    1  40 

"    Shepard's  Samson  175    190 
Hoes. 
Garden,  Mor   *r,  etc., discount  40  to 

45  per  cent. 
Planter  doz 4  00 

Hooks — Cast  Iron 

Birdcage,    per  doz 0  50 

Clothes  Line,    "       0  27 

Harness,  "        0  72 

Hat  and  Coat,  per  gross      100 
Chandelier   per  doz 0  50 

Wrought  Iron. 

Wrought  Hooks  and  Staples,  Car. 

dis.  40  and  5  to  40  and  10  per  oent. 


5  0i. 


1  It 
0  63 

0  88 
3  00 

1  00 
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HARDWARE. 


Wrought  Hooks  and  Staples,  Amer 
dis.  75  and  10  to  80  per  cent. 
Wire. 
Hat  and  Coat.dis.  55  to  60  p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng..  dis.  60  per  cent. 

Horse  Nails 
Canadian, dis.    60  to  60  and  2$  p.c. 

Horse  Shoes, 
FOB.  Toronto'&  Hamilton  —  $3  80 
Snow,       "  "  ...    3  90 

F.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  Picks. 

Star,perdoz 3  00   3  25 

Kettles. 
Brass  spun,  7$  per  cent. dis.  off  new 

list. 
Copper,  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 
American,  60  and  10  to  65  and  5  p.c. 

Keys 
Lock,  Can, dis  50 p.c. 
Cabinet,  Trunk,  and  Pad- 
lock,Am  per  gross 1  60    4  75 

Knobs. 
Door,  japanned,  and  N.  P.,  85  to  3  00 

per  doz. 
Bronze,  Berlin,  per  doz  ..    2  75    3  25 
Bronze  Gem,        "        ....    6  00    9  00 
Sava  "         •■••     8  75  10  00 

Shutter    porcelain,  F  & 

f,   screw,  per  gross SI  30    4  00 

Knives. 
Clauss,br«ad  cake  and  paring  knives 
$7.20  per  doz.  nett. 
Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  1  87    3  85 

King,  wood,  "  2  75    2  90 

"       glass  '  4  00    4  50 

All  glass,  '  1  20    1  30 

Lines. 

Pish,    pergross  105    2  50 

Chalk,         "  1  90    ^  40 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &  Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  percent,  40  to  42$  p.c. 

Padlock. 
English  and  Am.  per  doz       50    6  00 
Scandinavian,  "  1  00    2  40 

Eagle,  dis.  percent, 15  to  17$  pc. 

Mallets. 
Tinsmiths',  per  doz    1  25    l  50 

Carp't'rs', hickory      "  1  25    3  75 

Lignum  Vitae,  "         3  85    5  00 

Caulking.each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis     00  to  25 
per  cent.  dis. 

Home,  each 

Mincing  Knives. 

American,  per  doz  42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  to  70.10  per  cert 

Nails. 
Cut  Nails(Iron) 

1.  Either    Canada     or     American 

Pattern. 

Basis— 50  to  60  dy 185  190 

40dy 1  90  1  95 

30  dy 1  9.3  2  00 

20, 16&12dy....  2  00  2  05 

10  dy 2  05  2  10 

8&9dy 2  10  2  15 

6&7  dy 2  25  2  30 

2.  Amer.  Pattern  Only 

from  4  to  5  dy  ..     2  35    2  40 
3dy.(lath) 2  85    2  90 

3.  Canada  Pattern  Only 

from  4  to  5  dy  ..     2  35    2  40 

3  dy.  (lath) 2  75    2  80 

3dy.  A.P.  Fine     3  45    3  50 
Cut  Nails(  steel)  Add  10c.  to  the  prices 

in  list  for  iron  nails. 
Wire  Nails,    75,   10  and  5  per  cent  ; 
3  per  cent,  cash  delivered  in  lots 
of  10  kegs  or  more. 
Brads  &  Moulding  Nails,   75, 10  and 
6  per  cent,  from  new  list. 
Nail  Pullers. 
German  &  American —    1  85    3  50 
Nail  Sets. 

pergross 
■Square,  round  and  octa- 
gon       3  38    4  00 

Diamond 12  00  15  00 

Netting. 
Poultry,  65  to  65  and  5  per  cont. 

Oil. 
Canada  Kenned  Oil  (Toronto)  14       15 

Carbon  Safety     "     0  17    0  18 

Canada  WW.     "      0  20    0  22 

American  W.W."     0  25 

S   R.  Seal per  gal  0  63    0  65 


Oilers. 
McClary's  Galvan.  Iron 

Oil    Can,    with    Pamp, 

per  doz )9  50 

Zinc  and  Tin,  dis.  50,  50  and  10. 

Copper, per  doz 1  25    3  50 

Brass,  "       I  50    3  50 

Malleablu,  dis   ab  per  ct. 

Pails. 
Galvanized,  per  doz  2  25    3  30 

Pencils. 

Dixon's,  per  gross 100    4  25 

Carpenter ,    2  25    3  60 

Picks 

Pardoz 6  00    9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent    American  dis. 57$ 
Wood,  fancy  Canadian, or  American 

35  to  37$  per  cent. 

Bailey's(StanR  &  L.Co.)42$  to 45 p.c 

Miscellaneous,  dis.  15  to  17$  per  cent 

Bailey'sVictor.dis.  15  to  17$percenf 

Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.  dis 

37$,  40  p  c. 
Button's  Imitation,   per 

doz 5  00    9  00 

German,  per  dcz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  and  10  p.  c. 
Poppers. 

Corn,  square,  per  doz 135    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys 

Hothouse,  per  doz 55    100 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  57$  to 

60  per  cent. 
Pitcher  Spout,  65  to  67$  p.c 
Canadian  Cistern  60  to  624  P.  c.from 

factory. 
Canadian  Pitcher  Spout  67$  to  70  p.  c. 
from  factory. 

Punches 

Saddler's,     per  doz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  perinch     100 

Putty 

Bladder,  per  100  lbs lj        2 

Tins,  lbs   2  50    2  75 

Rail. 

Barn  Door,  per  foot 3         3$ 

Sliding  Door,        "      3J        33 

Lanes,  3|  to  4c.  ft. 

Bakes. 

Cast  Steel  and  Malleable  Canadian 

list  dis.  40  to  45  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  1  25    3  60 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent  cash  30  days. 
Copper  Rivets,  dis.  50  percent. 
Iron  "  "    55  and  10  p.c. 

Tinned  and  Black  Rivets,  55  &  10  p.c. 
Burrs,  Iron,  60  and  10 
Terms,  4  mos.  or  3  p.c.  cash  30  days 
Rivet  Sets. 
Canadian  dis.  30,  35  per  c. 
Rope 

Per  lb. 
-     Sisal.    Manilla. 
7-16  in.  and  larger..      7  9         9$ 

H,  5-16,  %  in 7$  9$        9f 

Cotton,  perlb 18       20 

New  Zealand g$         9 

Russia  Deep  Sea,  per  lb..       12$      13$ 

Jute    "    ...      06|      07$ 

Rules. 
Boxwood,  dis.  80  to  80  &  10  p.c. 
Ivory,  dis  37$  to  40  per  cent 

Sad  Irons. 

Mrs.  Potts,  per  set       76       80 

"  N    P.         '  1  00    1  05 

Sad  Heaters. 

Dome, Shepard's, per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&  A.,  sand,  40  and  5to  45  per  cent. 

Emery,  per  quire 55        90 

Sash  Cord 

Perlb 22        50 

Sash  Locks. 
Triumph  and  Morris, dis37$,40per 
cent. 

Kempshell's  dis.  40,  62$  per  cent. 
Canadian,  dis.  45,50  p.  c 
Sash   Weights. 

Sectional,  perlb 1} 

Saws. 
Hand,  Disston's,  dis  15  p.  c. 
S.  &  D  ,  dis.  35  per  cent,  to  40  p.c. 
Cross  Cut,  Disston's,  per  ft.  35  to  55 


S  4  D  dis.  35  p  c.  on  Nos  2  and  3. 

Hack,  complete,  each 75    2  75 

"       frame    only  75 

Saw  Sets. 

Per  doz 165    9  00 

Scales. 
Canadian  List,  dis.  40 to 40  and  5  p.c. 

Scale  Beams. 
Canadian,  B   S.  &  M.  dis.  40  p.  c. 
Scrapers. 

Box,    perdoz  2  10    4  50 

Foot,       "  40    3  50 

Screens. 
Window,  patent,  perdoz    3  50    4  50 

Door,  per  doz 10  75 

Screw  Drivers. 

Sargent's,  perdoz 65   4  03 

Screws. 
Wood,  F.  H.,  Iron,  and  Steel,  80  per 

cent.,  dis. 
Wood,  R.H.     "       75  per  cent.  dis. 
"      F.  H.  Brasa77$       "  " 

•'     R.H  V2h      " 

Diamond   Point  -wood   screw  nails 
bright,  dis.  77$  and  20  per  cent . 

Bonch,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  to  45  per  cent. 
Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis. 75  perceno 
B.  &  W.  N.  P  ,dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
.<Etna,  dis.  75  @  to  75  and  10  percent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"       N.P„  70  per  cent. 
Clauss  Full  nickel,  60  p.c.  off 

"     Japanned  handles,  7u  p.  c.  off. 
Sheaves 
Sliding  Door,  per  set    ...        77    1  40 

Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz    1  15    1  35 
"  tinned,  1  35    1  60 

Tin  Rim,  "  "  2  30    2  45 

"  black,       "  1  80    2  25 

Snaps 
Harness,  German,  dis.  35  per  cent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  1  or  V4  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Per  lb 0  28    0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American 1  35    2  35 

Spoons  and  Forks. 
Tea  Spoons  ....pergross    7  50    12  00 


30  00 


Dessert  "      ....         ''         21  00 
Table       "      ....         "         30  00 

DessertForks...        "         24  00 

Medium     "      -         "         27  00 

Table  "      ••         "         36  00 

Squares. 

Iron,   perdoz  165    2  90 

Steel,  dis.  80  and  5  to  80  and  7tf  p.c. 
Try  aud  bevel,  dis.  50  to  52$  percent 

Staples. 
Fence,  galvanized,  perlb  •  3J 

Wrought  Iron,    dis.  80  to  80  &  5  p.  c. 
Stocks  and  Dies,  Amer.   dis.  25  per 

cent. 
Stove   Polish,  (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz 1  76 

No  1,  Stove  Paste,  per  gross 9  00 

-2 '      ....     4  80 

Stone. 

Washita,  perlb 0  25 

Hindostan,  per  lb 0  06 

Slips,  per  lb 
Labrador,   perlb 

"         Axe,   " 
Turkey 

Arkansas  " 

Water-of-Ayr    " 

Scythe,  per  gross ,    3  50 

Grind,  perton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut,  Carpet  Blued ,  gimp,  60  per  cent 
"  tinned,  dis.  70  per  cent. 

Swedes'  iron,  blued  or  tinned,  dis 

per  cent. 
Upholsterers" dis.  50  percent. 
Copper  Nails, dis.  62$  per  cent. 

"      Tacks.  45  per  cent. 
Clout  Nails,  dis.  60  to  67$  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  60  to  65  per  cent. 
Trunk  Tacks,  dis.   57$  per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  62ft  p 


50 

07 

9 

0  13 

0  15 

0  50 

1  50 
0  10 
5  00 


50 


Cigar  Box  Nails,  dis.  45  per  cent' 
Shoe  Finders 'TaeKS,  50  percent. 
Shoe  Nails,  Hungarian  Nails,  etc., 37$ 
per  cent. 

Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,     each  0  90    2  85 

steel, each  .    0  80    8  00 
Thermometers. 
Tin  case  &  dairy, dis. 75p.c 

Thimbles. 

Asbestos,  filled,  per  doz.,  35  to  40  p  c. 

Ties. 

Cow, perdoz 1  "5    2  50 

Tinner's  Tools. 
P.S.&W.,netlist. 
Canadian  15  to  35  per  cent  dis. 

Tinware. 
Stamped, dis.  Assnlist,70,andl2$per 
cent,  to  70   and  25  p.c.  on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "       "  " 

Transom  Lifters 
Payson's,?2.60  to  $5.00  per  doz. 

Traps 
Game,  Newhouse,  dis  33$  p. c.  to  35  p.c. 
Game.H  &N..P.  S.  &  W.  or  Steel,  60 
and  10  to  67$  per  cent. 

Mouse,  per  doz  0  35    1  50 

Rat  "        2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz   4  75    9  00 

Brade's       "        00  10  50 

D   &  S.,  discount  35  p.c. 
Triers. 

Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  perlb 0  12$  0  20 

Wrapp'g.mottl'd.pr.pack    0  50    0  60 
"         cotton,  per  lb..    0  18    0  20 

Mattress,  per  lb    0  33    0  45 

Staging        "         0  27    0  36 

Broom         "         0  30    0  5fc 

Binding,  flax,  per  lb 

"         jute     "      

"         Blue  ribbon 0  12$ 

"         Red  cap 0  11$ 

"         Crown 0  114 

"         Silver  Composite 0  09 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand, perdoz 4  00    6  00 

Bench,  parallel,  each 2  00    4  50$ 

Coach,  each  6  00    7  00 

Peter  Wright'3,  perlb 0  12    0  13 

Pipe,  each 5  50    9  00 

Saw, perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz   4  00    8  50 

Washers  "Iron,"  40  per  cent.,  4  mos. 
or  3  per  cent. 

Well  Wheels. 
Amer., perdoz.  8,10  &  12  in.    3  38    6  00 

•   Wire. 
Brass  Wire,  16  to  25  wire  gauge,  18  to 

24c.  lb. 
Copper  Wire,  17$  p.  c.  dis. 
Annealed. annealed  and  oiled,  galvan  - 

ized  20  per  cent.  dis. 

[In  lots  of  1,000  lbs.,  annealed  oiled, 
and  annealed  and  galvanized, freigh  t 
will  be  prepaid.] 
Bright,  Coppered  steel  and  spring  20 

Ser  cent  f.o.b.  Montreal,  Toronto  or 
'amilton. 
Broom  Wire  5j  to  6Jc.  per  lb. 
Clothes  Line  Wiie,  19  gauge,  per  doz 
coils 3  95 

Wire  Fencing. 
Galv.2barb,2$&5in. apart      )  „.         „. 
"      4      "     4   &  6  "       "  /s*        d» 
"    Plain  twist,  all  deld        3$      3U 
"    Steel  thorn  and  rib- 
bon         4}      5 

"  Lock  Barb,'' 4  point 4$ 

Ditto  Glidden  2  point 4$  ' 

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points 4$ 

Steel  staples  3$ 

Terms,  60  days  or  2  percent,  in  30 
days. 

Wire  Cloth 

Ordinary,  discount  25  p.c. 

Painted  Screen,  p.lOOsq. ft    185    190 

Wrenches. 
Acme,  35  to  37$  per  cent. 
Agricultural,  70  and  10  to  75  p.c. 
Standard,  dis.  60, 60  &  lOp.c. 
Coe'sGen'ne.dis.  32$  to  35 p.  c  dis. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    ..     2  00    3     ' 

"         S.,  perdoz 5  80    7    0 

G.  &K.'sPipe    "     6  00 

Burrell's    "     eaci 3  40 

Pocket,  perdoz 125    2  00 


You  Lose  More  Than  We  Do 


If  you  do  not  buy  a  copy 
of  "  Ideas  for  Hard- 
ware Merchants '  at  50 
cents 


JUST  HALF  PRICE 


Starting  a  Hardware  Store. 

What  Hardware  Dealers  May  Sell. 

System  in  the  Store. 

The  Holiday  Trade  in  Hardware. 

The  Parable  of  a  Foolish  Trader. 

More  About  Advertising. 

The  Value  of  Price  Lists. 
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On  receipt  of  Fifty  Cents  this  valuable  work  will  be  forwarded  you, 
postage  prepaid.     Edition  limited. 


The  J.  B.  McLean  Publishing  Co. 

10  Front  Street  East 

Toronto. 


A.  ALLAN,  Pres. 


J.  O.  GRAVEL,  Ser.-Trea? 
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THE  (AriADlAri  ROBBER  (O'Y 

Of  Montreal  and  Toronto. 
CAPITAL,       -       -       $2,000,000. 


MANUFACTURERS    OF 


First  Quality  Rubber 
Boots  and  Shoes,  Supe- 
rior Quality  Rubber  Belt- 
ings, including  The  For- 
syth (Boston  Belting  Co.) 
Seamless  Rubber  Belt- 
ing. For  which  we  are  Sole 
Agents  and   Manufacturers  in  Canada. 

We  hold  the  Patent  and  Right  to  Manufacture 
in  Canada. 

THE  PATENT  PROCESS  SEAMLESS  TUBE  HOSE 

We  Make  all  Our  Hose  by  this  Process. 

ASK  THE  MERCHANT  YOU  DEAL  WITH  FOR  IT  AND  TAKE  NO  OTHER. 

Rubber  Packing's,  Valves,  Gaskets,  etc. 

Head  Office  and  Factory,  Montreal.         J.  J.  McGILL,   Man. 

WESTERN   BRANCH  : 

Cor.  Front  and  Yonge  Streets,  TORONTO. 
J.  H.  WALKER,  Manager. 


WE  WANT  TO  HEAR. 


WHEN  YOU  NEED 


RUBBER  HOSE. 


OUR  BRANDS 


"Maltese  Cross,"  "Extra  Quality,"  (Black  or  White), 

"Kinkproof,"  (Wire  Bound),    "Antimony,"  (Red), 
"Lion,"  "King,"  "Leader,"  "Fairy,"  (Cotton). 

The  Gutta  Percha  &  Rubber  Mfg.  Go. 

61-63  FRONT  ST.  W.,  TORONTO.     OF  TORONTO,  LTD. 


JUST 

ONE 

POINTER 


/"IIVEN  you  through  reading  a  single 
copy   of  The  Hardware  Mer- 
chant would  net  you  at  the  very  least 
$2.    Wouldn't  it? 


Fifty-two  copies,  or  one  year, 
should  net  you  $104.  Did  it 
ever  strike  you  in  this  way 
before? 


A  RE  you  giving  us  credit  for  making 
you  a  return  of  $104  on  a  $2 
investment?  Did  you  ever  figure  out 
what  you  saved  or  made  by  a  pointer 
taken  from  The  Hardware?  Please 
do  so  and  credit  us  up  with  it 


AND  SUBSCRIBE  . 


Brandram  Bros.  &  Co, 


ROTHERHITHE,  LONDON,  ENG. 


^ 
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B.  B. 

GENUINE 


Manufacturers  of 

The 

Celebrated 

Brand 


^TJ*> 


B.  B. 

NO.  ONE 


WHITE  LEAD      B.  B.      WHITE  LEAD 

White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


For  samples  and  information  apply  to 


HENDERSON  &  POTTS 


Nova  Scotia  Paint  Works, 


Halifax,  N.S. 
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MAGNOLIA  METAL 


-IN     USE     BY- 


EIGHT  LEADING  GOVERNMENTS. 

BEST    ANTI-FRICTION    METAL    FOR 

High-Speed  Engine,    Dynamo,    Rolling-Mill,    Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL   CO., 


London  Office  :  75  Queen  Victoria  St. 
Chicago  Office  ;        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and    Sole    Manufacturers, 

74  Cortland  Street.  NEW  YORK. 


Re  White  Lead . . . 


•  • 


INCE  the  dissolution  of  the  White  Lead  Combine,  the  severe  competition 
and  cutting  in  prices  that  has  taken  place  has  resulted  in  a  great  sacrifice 
of  the  quality  of  this  article.  As  the  largest  jobbers  of  White  Lead  in 
Canada  we  are  well  aware  of  the  great  dissatisfaction  this  state  of  affairs  has  occasioned 
amongst  consumers.  The  reduced  duty  on  Ground  White  Lead  under  the  new  tariff  offer- 
ing a  favorable  opportunity,  we  have  succeeded  in  securing  for  Canada  the  Sole  Agency  of 
one  of  the  most  celebrated  brands  of  English  White  Lead,  viz  : 

WALKERS,  PARKER  &  CO. 

LIMITED 

63  Belvedere  Road,         1   ,-»,.,-.,-,*,     Cm/^ 
Lambeth    ....  LONDON,   E.NG. 

We  are  therefore  pleased  to  announce  to  our  customers  that  we  will  be  able  to  supply  them 

with  this  most  excellent  brand  of  Genuine  English  Ground  White  Lead,  and  at 

prices  that  will — taking  into  account  the  quality — prove  cheaper  and  more  satisfactory  to 
the  consumer  than  what  is  now  being  sold. 


We  remind  you  also,  that  we  are  Sole  Agents 
in  Canada  for  BLUNDELL,  8PENCE'S  Cele- 
brated Boiled  Oil,  Hull.  With  Walkers,  Parker's 
White  Lead  and  Blundell,  Spence's  Oil  nothing 
but  satisfaction  can  result. 

Please  write  for  quotations  or  get  tbem  from 
our  travellers 


WALTER  H.  COTTINGHAM  &  CO. 


Fine  Paints  and  Varnishes 


.  .  .  MONTREAL 


Bieyele  Sundries 

WRENCHES,   NIPPERS,  OILERS,   LOCKS,  BALLS,  PEDALS, 
NUTS,  TUBING,  SPOKES,  WATCHES  and  CYCLOMETERS. 

'  REPAIR  WORK 


SPECIAL 

TAPS  and  DIES 


WRITE    FOR    PRICES. 


RICE  LEWIS  &  50N 


ZLiIZMZITIEID 

Cor.  King  and  Victoria  Streets 


TORONTO. 


SANITARY 

Soap 
Vase 

Press  the  button 

Enough  soap  discharged 
for  individual  use. 

Keeps  basin  clean. 

Prevents  pipes  clogging. 

Saves  soap. 

Saves  money. 


PATENTED 


The  Soap  used  in  these  Vases  is  made 
specially  for  the  purpose,  and  we  guar- 
antee it  pure. 

Especially  desirable  in  public  buildings. 


FOR  SALE  BY 


The  Toronto  Steel  Clad  Bath  and  Metal  Co. 

I,IMITE1>. 

123  QUEEN  ST.   EAST,  TORONTO,    CAN. 


"  Perfection  "  Inside  Seam 

ELBOWS. 

Strongest 
Handsomest 
Best 

16 

Different 

iiiiiiiiiii 
mm  Kinds 

Standard  Patent  Stove  Pipe, 

Stove  Boards,    Coal  Hods. 

Order  All  Fall  Lines  Early. 


Kemp  Manufacturing  Go. 

TORONTO,   ONT. 
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A    PRACTICAL  JOURNAL    FOR   THE    WROUGHT,    CAST,    STAHPED, 
SHEET   AND  SPUN   METAL   TRADES. 


$2.00  a  Tear. 


Vol.    VI, 


TORONTO  AND  MONTREAL,  JULY   21,   1894 


No.   29 


J    B.  McLEAN, 

President. 


HUGH  C.  McLEAN, 

Sec.-Treas 


THE  J.  B.  McLEAN  PUBLISHING  COMPANY, 

FINE  MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 

HEAD  OFFICE:  .  -  10  Front  St.  E. 

MONTREAL  OFFICE  :        -  146  St.  James  St, 

E.  Desbarats,  Manager. 

NEW  YORK  OFFICE:     Room  41,  Times  Building, 

Roy  V.  Somervllle,  Manager. 

EUROPEAN  BRANCH  : 

Canadian  Government  Offices, 

17  Victoria  St.,  London,  S.W. 
R.   Hargreaves,  Manager, 

John  Cameron,  General  Subscription  Agent. 


JOBBERS  of  glass  do  not  view  the  pros- 
pects for  fall  trade  with  much  satisfac- 
tion. The  present  conditions  are  bad 
enough,  but  the  future  augurs  worse,  rather 
than  better.  The  trouble  at  the  moment  is 
that  prices  are  being  cut  to  pieces ;  and  it  is 
in  this  particular  that  the  future  augurs  bad. 
The  particular  reason  the  trade  has  for  tak- 
ing this  view  is  the  unusually  large  supplies 
that  have  been  purchased  for  the  fall  trade, 
induced  by  the  good  demand  that  has  been 
experienced  the  past  year.  There  are  those 
who  claim  that  the  future  has  been  too 
largely  anticipated,  hence  the  belief  that 
cutting  more  pronounced  than  that  now  ob- 
taining will  rule.  This,  however,  is  largely 
speculation.  At  any  rate,  it  lies  with  the 
trade  whether  prices  shall  be  cut  recklessly 
or  whether  a  living  profit  shall  be  made. 
The   "to  be  or   not  to  be"   is   in    its  own 

hands. 

*  *  * 

Many  of  our  so-called  new  discoveries  are 
after  all  merely  the  resurrection  of  some  old 
and  forgotten  discoveries.  Nickel  is  a  case 
in  point.  We  have  all  been  for  some  t:me 
looking  upon  this  as  a  "  new  :'  metal,  when 
the  facts  are  that  two  thousand  years  or 
more  ago  it  was  used  for  coinage  purposes. 
This  is  demonstrated  by  analysis  of  some  of 
the  coins  of  that  day.  Then  China,  the 
country  with  such  an  attenuated  history,  in 
times  past  sent  an  alloy  of  nickel  to 
Europe.     In    Germany    and    Switzerland  it 


was  no  stranger,  in  the  former  country 
being  used  as  a  subsidiary  coinage.  But  it 
is  reserved  for  modern  days  to  employ  the 
versatility  of  this  metal  in  the  making  of  a 
multiplicity  of  things  far  beyond  the  ken  of 
the  ancients  ;  so  that  if  we  have  not  in  re- 
ality discovered  the  metal  we  can  safely  lay 
claim  to  having  discovered  its  utility.  We 
now  employ  this  metal  in  making  armor 
plates,  shafting  for  machinery,  cooking  uten- 
sils, etc.,  and  no  one  believes  that  anything 
but  a  fractional  part  of  its  utility  has  yet 
been  learned. 

*  *  * 

Canada  is  particularly  interested  in  this 
metal :  Within  her  confines  are  to  be  found 
the  most  extensive  nickel  mines  in  the 
world.  The  production  last  year  aggregated 
3,992,982  pounds,  valued  at  $2,076,351. 
The  trade  and  navigation  returns  show  that 
the  quantity  of  nickel  (ore,  matte  or  speiss) 
exported  last  year  was  4,462  tons,  valued  at 
$427,557.  We  sent  4,087  tons  to  the 
United  States,  117  tons  to  Germany  and 
258  tons  to  Great  Britain.  The  production 
of  nickel  in  the  United  States  last  year  was 
25,898  pounds,  valued  at  $12,429.  Canada 
holds  the  premiership  in  a  good  many 
things,  and  nickel  is,  one  of  them,  although 
the  development  of  the  industry  is  yet  only 
in  its  infancy. 

*  *  * 

It  looks  as  if  the  United  States  is  never 
going  to  get  through  with  its  job  of  tariff 
tinkering.  Congress  has  had  the  work  in 
hand  for  nearly  a  dozen  moons.  And  now 
from  Washington  comes  the  disquieting 
news  that  there  is  trouble  in  the  conference 
of  Representatives  of  both  Houses  that 
is  trying  to  fashion  a  tariff  that  will 
be  acceptable  to  both  Senate  and 
House.  One  party  is  trying  to  again 
fashion  the  bill  into  a  semblance  of  its 
original  self  as  it  left  the  House  of  Repre- 
sentatives, while  another  lays  down  the 
premise  that  the  features  it  possessed  when 
delivered  of  the  Senate  must  not   be  inter- 


fered with.  And  there  it  is,  one  pulling  this 
way  and  another  that.  The  country  in  the 
meantime  is  on  the  ragged  edge  of  despair. 
The  manufacturers,  merchants,  the  press — 
everybody  in  fact— are  pleading  with  the 
members  of  the  Congress  to  get  through 
with  the  tariff  and  hasten  to  their  respective 
homes.  That  is  all  they  want.  Their 
patience  is  exhausted,  and  they  have  reached 
a  point  where  they  do  not  care  what  the 
character  of  the  tariff  bill  may  be  as  long  as 
the  tinkerers  get  through  with  it,  and  thus 
destroy  the  cause  of  the  uncertainty  and 
unrest  that  is  working  so  much  injury  to  the 
trade  and  commerce  of  the  country.  But 
the  eyes  of  United  States  Congressmen  are 
blind  that  they  cannot  see,  and  their  ears 
deaf  that  they  cannot  hear.  Unless  we 
much  mistake  the  temper  of  the  people  of 
the  United  States,  there  is  a  day  of  reckon- 
ing coming — at  the  ballot  box. 
*  *  * 

One  would  naturally  have  expected  that 
after  the  coal  strike  in  the  United  States  busi- 
ness in  this  line  would  have  been  brisk.  But 
the  contrary  is  the  case,  however.  It  is  true 
that  the  dulness  is  in  anthracite  coal,  while 
the  strike  was  among  the  miners  of 
bituminous  coal,  but  this  very  fact  caused 
an  increased  demand  for  the  former.  But 
in  spite  of  this  advices  tell  us  that  trade  in 
anthracite  was  probably  never  so  dull  as  it 
is  now — in  New  York  and  immediate  vicin- 
ity, for  instance,  where  it  has  been  the  rule 
with  thrifty  consumers  to  commence  to  buy 
their  winter's  supplies  in  July  and  August  in 
order  to  save  from  30  to  50c.  per  ton.  The 
producers  sell  their  coal  cheaper  in  the  spring 
and  the  dealers  offer  a  reduced  rate  to  those 
of  their  customers  who  can  buy  early.  This 
year  very  little  such  buying  has  been  done,  and 
there  is  every  indication  that  people—  the 
great  mass  of  them — will  continue  to  buy 
from  hand-to-mouth.  It  is  evident  that  the 
conservative  feeling  which  has  been  so  char- 
acteristic of  most  lines  of  trade  the  past 
year  has  extended  at  a  bound  to  the  coal 
trade. 
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ONTARIO'S  ARBITRATION  LAW. 

ONE  of  the  most  difficult  social  ques- 
tions that  has  for  yeats  been  oc- 
cupying; the  attention  of  economists 
is  how  to  settle  grievances  between  capital 
and  labor. 

One  of  the  means  most  advocated  in  order 
to  secure  the  end  is  arbitration.  And  so 
strong  has  taith  in  its  efficacy  become  that 
legislative  bodies  throughout  the  world  are 
creating  machinery  to  carry  out  the  prin- 
ciple. 

At  the  last  session  of  the  Ontario  Legis- 
lature, it,  too,  fell  into  line,  enacting  what  is 
now  known  as  "  The  Ontario  Trade  Dis- 
putes Conciliation  and  Arbitration  Act, 
1894." 

The  Act  is  what  may  be  termed  double- 
barrelled  in  character. 

One  set  of  machinery  is  for  the  settlement 
of  difficulties  between  railway  companies 
and  their  employees,  and  the  other  is  for 
adjudicating  difficulties  between  all  other 
kinds  of  employers  and  their  employees. 

There  are  what  are  termed  councils  of 
conciliation  and  councils  of  arbitration. 

The  council  of  conciliation  consists  of  four 
conciliators.  To  this  body  the  dispute  is 
first  submitted.  Should  this  body  fail  to 
bring  about  a  settlement,  the  matter  goes 
On  to  the  council-  of  arbitration.  That  body 
consists  of  three  members,  two  appointed 
by  the  Lieut-Governor,  on  recommendation 
of  employer  and  employees  respectively. 
The  third,  who  presides,  is  appointed  on  the 
recommendation  of  the  other  arbitrators. 
Each  council  holds  office  for  two  years. 

A  claim  or  dispute  under  the  Act  includes 
such  matters  of  dispute  between  employers 
and  employees  of  ten  or  more  in  number  as 
these  :  (1)  The  price  to  be  paid  for  work 
done  ;  (2)  damages  alleged  to  have  been 
done  to  work,  delay  in  finishing  same,  etc.  ; 
(3)  the  price  to  be  paid  for  mining  ;  (4)  the 
performance  or  non-performance  of  any 
stipulation  or  matter  alleged  to  have  been  in* 
an  agreement ;  (s)  insufficient  or  unwhole- 
some food  supplied  to  employees  where 
there  is  an  agreement  in  regard  thereto  ; 
(6)  ill-ventilated  or  dangerous  workings  or 
places  in  mines  or  unwholesome  or  unsanit- 
ary rooms  or  other  places  of  accommodation 
in  which  work  is  being  performed  ;  (7)  the 
dismissal  or  employment  under  agreement 
of  employees  ;  (8)  the  dismissal  of  employees 
for  their  connection  with  any  trade  or  labor 
organization. 

Both  councils   have  power  to  enforce  the 


attendance  of  witnessesand  to  examine  them 
under  oath. 

The  report  of  the  award  of  the  council  of 
arbitration  is  to  be  made  within  one  month 
after  the  council  has  completed  its  sittings, 
and,  provided  each  party  to  the  dispute  had 
agreed,  prior  to  the  hearing  of  the  same,  to 
be  bound  by  the  award,  the  award  may  be 
enforced  by  legal  proceedings. 

Remuneration  of  members  of  council  of 
arbitration  is  fixed  at  $3  for  preliminary 
meetings,  $4  for  whole  day  sittings.  The 
members  of  the  board  of  arbitration  are  to 
be  remunerated  in  such  manner  and  at  such 
rate  as  the  Lieut.-Governor-in-Council  may 
appoint.  Witnesses  are  entitled  to  the  same 
fees  as  in  the  Division  Court. 

There  is  now  in  the  Province  of  Ontario 
the  machinery  for  adjudicating  differences 
between  capital  and  labor,  and  if  disputants 
fail  to  take  advantage  of  it,  the  fault  will  not 
be  with  our  legislators.  They  have  done 
their  part  ;  and  it  now  devolves  upon  em- 
ployers and  wage-earners  to  do  theirs  when 
occasion  demand*,  instead  of  going  into  open 
warfare,  unsettling  trade  and  inflicting  in- 
jury upon  themselves  directly  and  others  in- 
directly, as  is  always  the  case  to  a  more  or 
less  extent  where  strikes  obtain. 


THE    STRIKE    AND   IRON   PRICES. 

A  WELL  known  iron  merchant,  speak- 
ing to  Hardware's  correspondent 
at  Montreal  last  week,  raised  the 
question  whether  the  ebb  of  the  tide  in  1894, 
in  the  United  States  and  elsewhere,  is  to 
correspond  to  the  like  situation  in  1888  and 
1878,  following  the  prices  of  1884  and  1873. 

The  depression  of  the  year  last  named, 
he  pointed  out,  was  followed  by  five  years  of 
business  depression,  culminating  in  wide- 
spread labor  disturbances  in  the  United 
States,  notably  the  extended  railway  strike 
and  riots  of  1877,  the  extent  of  which  dis- 
aster required  another  twelve  months  before, 
the  revival  actually  began. 

In  1884,  when  thepanic  was  less  extended, 
there  was  a  further  depression  in  values  in 
the  year  following  1885,  and  also  a  series  of 
industrial  outbreaks  in  that  and  the  succeed- 
ing years.  In  fact  the  revival  did  not  show 
itself  until  1889,  culminating  in  1890,  only  to 
be  precipitated  in  the  reaction  consequent 
upon  the  Baring  crash  due  to  South  Ameri- 
can securities,  which  was  exactly  four  and  a- 
half  years  ago. 

Arguing  on  these  precedents  he  pointed 
out  that   the   present   troubles  are  about  as 


far  removed  from  the  date  of  the  crash  above 
mentioned  as  were  those  of  the  preceding 
decade  from  the  troubles  in  1884,  and  those 
in  1877  from  the  panic  in  1873. 

He  said  it  would  be  interesting  to  see  if 
this  parallelism  is  to  be  continued,  for  if  it  is, 
a  year  of  cautious  conservative  trading  will 
be  likely  to  follow  before  the  necessary  mo- 
mentum is  gained  to  compare  with  the  re- 
coveries in  1891  and  1892. 

He  instanced  the  case  of  the  low  price  of 
cereals  and  other  lines,  and  remarked  that 
the  shrinkage   in    the   quotations  for  metals 
had   been  very    marked.     No.    1    anthracite 
p'g  had  not    varied    in  price  at  New  York 
nominally  within  three  months,  but  it  is  $1.50 
lower  within   six   months,  $2  per  ton  lower 
within  the  year,  $3  per  ton  lower  within  two 
years,  and  $4.50  per  ton  lower  within  three 
years.     As  compared  with  one  year  ago  at 
Pittsburg  steel  bil'ets  were  $2.50  lower,  but 
they  were   $2.50  higher  than   they  were  six 
months   ago,  and  $3.50   higher  than  three 
months  ago,  due  to  restricted  output  andsmall 
stocks.     When  its  quotation   for  the  first  of 
the    month    is    compared    with    three,    six, 
twelve,  twenty-four,    and  thirty-six  months 
ago,  the  quotation  for  Lake  Superior  copper 
shows  a  steady  shrinkage,   the  decrease  as 
compared  with  the  last  named  date  being 
3^c.  per  pound,   and  within  three  months 
ag°  Kc-     Lead  on  actual  sales  is  %c.  lower 
at  New  York  than  a  year  ago,  and  ic.  lower 
than  two  years  ago,  but  remains  unchanged 
in  price  with  the  thiee  and  six  months. 

The  foregoing  shows  that  staple  grades  of 
iron  and  steel  in  the  United  States  have  gone 
oft  from  25  to  27  per  cent,  in  price  within 
three  years,  so  that  there  is  room  for  re- 
covery if  such  is  in   the  womb  of  the  future. 


POOR  EXPRESS  DELIVERY. 

COMPETITION  is  needed  badly  in 
express  transportaion  in  Canada, 
especially  with  the  Canadian  Express 
Co.  Unless  they  amend  their  ways,  slow 
freight  will  get  there  before  them.  The 
other  day  a  parcel  was  left  with  them  at  2 
p.m.  to  forward  by  a  regular  4.35  p.m.  train. 
The  depot  is  only  five  minutes  distant,  but 
the  package  was  not  sent  until  some  time 
at  night.  When  spoken  to  the  only  response 
was  that  if  the  shippers  wanted  to  catch 
that  train  they  should  have  taken  the  parcel 
to  the  station  themselves. 

Complaints  are  also  made  that  employees 
steal  fruit  and  other  commodi  ies  in  transit, 
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and  there  can  be  no  doubt  of  it.  No 
satisfaction,  however,  can  be  got  from  the 
company.  The  time  is  not  far  distant 
when  the  post  office  department  will 
handle  much  of  the  business  now  done  by 
the  express  companies,  and  continued  in- 
attention to  the  needs  of  the  public  will 
bring  on  that  period  sooner  than  anything 
else.  In  Germany,  especially,  the  post 
office  does  a  very  large  and  profitable  par- 
cel business,  such  articles  as  tea,  sugar, 
coffees,  etc.,  being  largely  delivered  in 
that  way. 


but  the  attractions  were  too  strong  elsewhere 
for  it  to  be  well  patronized. 

The  second  annual  promenade  concert 
of  the  City  Travelers'  As  ociation  was  a  suc- 
cessful affair  in  every  respect,  and  the  com- 
mittee of  man3gement  is  to  bz  congratu- 
lated. 


THE  TRAVELERS'  PROMENADE. 

TORONTO'S  City  Travelers'  Associa- 
tion held  its  s'.cond  annual  promen- 
ade concert  Monday  evening  last. 
And 'twas  a  "a  jolly  good  company  "that 
took  it  in. 

About  iooo  of  the  youth  and  beauty  of  the 
city  crowded  their  way  on  board  the  steamer 
Chippewa,  bent  on  having  a  good  lime.  And 
they  got  it,  which  is  nothing  unusual  with 
anything  the  travelers  father. 

About  9  o'clock  the  big  steamer  left  her 
wharf  and  lazily  made  her  way  out  through 
the  western  gap  into  the  lake,  where  for 
nearly  three  hours  she  steamed  about  to 
nearly  all  points  of  the  compass,  seemingly 
having  no  other  care  than  the  pleasure  of 
the  crowd  of  exuberant  spirits  she  was  carry- 
ing. The  rao'n  looked  down  through  an 
almos".  cloudless  sky,  and  the  breezes,  while 
cool,  were  not  sufficiently  so  to  cause  un- 
comfor'ableness. 

The  arrangements  made  by  the  com- 
mittee for  the  entertainment  of  its  guests 
were  excellent.  On  the  promenade  deck 
was  stationed  the  band  of  the  Royal  Gren- 
adiers. Aft  of  the  main  deck  was  Glionna's 
orchestra,  around  which  were  gathered 
many  sc  re  of  laughing  dancers.  In  the 
ladies'  cabin  a  recherche  program  of  vocal 
and  instrumental  music  and  readings  was 
digested  under  the  direction  of  R.  M.  Corrie. 
Those  who  contibuted  to  the  program  were  : 
The  Harmony  Quartette  (Chas.  Dimmock, 
R.  Gorrie,  W.  H.  Adamson,  Fred.  T. 
Verral);  Mr.  Harrison,  piano  soloist ;  George 
Barron,  baritone  soloist;  Mr.  Osborne,  man- 
dolin soloist  ;  E.  B.  Piggott,  comic;  Mr. 
Howitt,  bass  soloist  ;  A.  J.  Tipping,  tenor 
soloist  ;  Neil  Burton,  elocutionist.  By  no 
means  the  least  point  of  attraction  was 
for'ard  on  the  main  deck.  Here  was  locat- 
ed Chas.  Parsons,  banjoist  ;  Albert  Irv- 
ing, mouth  organist ;  and  Albert  Taylor, 
banjoist;  and  around  them  circled  many 
jovial  spirits  with  good  voices,  and  a 
knowledge  of,  seemingly,  all  the  popular 
and  topical  songs  in  existence.  The 
smoking  room  was  turned  into  a  card  room, 


A  FEW  KINKS  IN  BRAZING. 

BOSTON  Journal  of  Commerce  :  Braz- 
ing is  getting  to  be  quite  an  art  now 
that  bicycle  mending  is  coming  in 
from  alldirections,  and  the  way  some  of  these 
thin  steel  tubes  (or  the  frarr.ework  are  handled 
down  by  the  furnace  room  door  of  an  es- 
tablishment is  enough  to  make  one  think 
that  soft  coal  and  water  gas  must  be  selling 
cheap.  A  pound  of  spelter  is  first  sent  for, 
or  something  that  will  melt  a  trifle  below 
the  fusing  point  of  common  brass,  and  if  it 
is  not  already  granulated  must  be  worked 
into  fine  powder  with  a  file.  A  supply  of 
borax  is  the  next  thing  to  look  out  for. 
Then  it  there  is  a  gas  jet  handy  an  artificial 
blast  can  be  sent  through  a  burner  of  the 
Bunsen  type  and  quite  a  heat  directed  on  a 
bed  of  charcoal,  where  the  delicate  work  is 
supposed  to  be  buried  waiting  for  the  braz- 
ing. The  joint  to  be  brazed  is  intended  to 
be  made  as  firm  as  possible  by  hav- 
ing a  close  fit  well  pressed  together,  so 
much  so  that  it  will  stand  the  sharpest 
raps  of  the  poker,  for  when  the  braz- 
ing materials  first  melt  and  are  well  absorbed 
in  the  joint  it  is  a  relief  to  realize  what  a  rap 
will  do  toward  working  the  solder  through 
the  joint  at.d  knocking  off  the  waste  ma- 
terial. The  borax  is  first  spread  over  the 
joint  as  the  work  is  approaching  a  low  red 
heat,  and  it  soon  swells  up  and  turns  into  a 
snow-like  froth,  on  account  of  the  water  of 
crystallization  boiling  out  of  it,  settles  down 
and  flows  over  the  joint  like  glass,  ready  to 
clean  off  the  surface  and  prepare  the  way 
for  the  soft  brass  that  is  about  ready  to  melt 
under  the  temperature.  Then  comes  the 
green  blaze  that  is  always  a  sure  index  that 
the  woik  of  sweating  the  joint  with  brass  is 
being  performed.  The  zinc,  from  which  is 
due  the  green  blaze  when  the  brass  flashes, 
is  employed  in  the  brazing  material  as  a  flux 
to  reduce  the  melting  point  of  brass,  and 
when  it  volatilizes  and  gives  off  the  fumes 
that  produce  the  colored  blazes  leaves  the 
brass  behind  in  a  less  fusible  state.  It  stands 
the  brazer  in  hand,  then,  to  prepare  the  work 
wish  the  brass  all  in  position  and  heated  so 
carefully  that  none  of  it  will  melt  till  the 
joint  is  well  heated  all  alike  and  every  por- 
tion settles  down  at  the  same  moment. 
Borax  is  a  substance  that  is  supposed  to 
dissolve  all  the  rust  and  every  kind  of  earthy 
substances  and  makes  a  clean  surface  no 
matter  how  the  work  is  brought  together, 
but  the  surfaces  that  are  found  on  both  the 
outside  and  inside  of  steel  pipes,  as  well  as 
drop  forging,  will  need  to  be  cleaned  off  by 
some  other    treatment  in    which   a  file  or 


scraper  will  be  found  useful.  With  sheet 
iron  a  joint  can  be  brazed  by  using  filings 
from  soft  cast  iron  in  the  same  way  as  if  it 
was  brass,  and  a  joint  produced  that  will 
pass  off  for  welding.  In  all  kinds  of  brazing 
the  substance  used  for  this  purpose  is  in- 
clined to  etch  the  edges  of  the  work  and  mar 
the  surfaces  wherever  they  have  been  ex- 
posed to  the  fused  material,  with  the  excep- 
tion of  silver.  When  used  for  a  solder  this 
substance  has  such  a  liking  for  iron  and 
steel  that  it  will  take  hold  without  any  of 
that  biting  action  whatever,  and  when  we 
come  to  see  how  economical  it  can  be  used 
for  these  purposes  it  would  seem  to  be  the 
cheaper  material  in  the  end. 


UNPROFITABLE  CIRCULARS. 

EVERY  manufacturing  house  in  the 
country  uses  circulars  or  some  other 
form  of  descriptive  matter  as  a  means 
of  bringing  its  goods  before  the  public,  says 
Hardware  Reporter.  These  circulars  are  a 
necessary  adjunct  or  aid  to  business,  and 
the  manufacturers  cannot  get  along  without 
them  any  better  than  they  could  without  the 
more  regular  form  of  advertising.  The  fact 
that  they  are  used  so  extensively  is  a  fairly 
good  proof  of  the  good  that  they  are  at  least 
intended  to  do,  but  when  that  intention  is 
not  realized  it  is  about  time  for  some  change 
to  be  made  in  the  system. 

The  fault,  wh?n  it  exists,  is  not  with  the 
circulars  themselves,  but  with  the  manner 
in  which  many  of  them  are  prepared.  Their 
purpose  is  to  describe  a  certain  article  that 
is  offered  for  sale,  to  tell  what  it  is  made  of, 
what  it  is  intended  to  do,  wherein  it  differs 
from  other  articles  of  a  similar  kind,  and  in 
what  respect  it  possesses  any  advantages 
over  them.  The  description  should  be  brief 
and  clear,  so  that  there  need  be  no  search 
after  meanings.  If  illustrations  are  used, 
the  working  parts  should  be  described  in 
detail  and  direct  instructions  should  be  given 
for  its  use.  These  are  simple  requirements, 
but  they  are  not  observed  in  one  out  of  five 
of  the  circulars  issued  to  the  trade. 

Every  manufacturer  no  doubt  thinks  that 
his  goods  are  just  a  Lttle  bit  better  than 
those  of  anyone  else.  They  may  be  so  in  a 
number  of  cases,  but  a  mere  assertion  to 
that  effect  in  a  circular  will  not  convince  the 
dealer  or  the  user  that  what  the  manufac- 
turer says  is  true.  The  purchaser  of  any  line 
of  goods  that  is  sold  by  circular  prefers  proof 
to  assertion  every  time,  and  if  he  is  not  fur- 
nished with  reasons  why  a  certain  line  of 
goods  is  better  than  any  other  he  is  very  apt 
to  think  that  the  claim  for  superiority  is  a 
trifle  of  amiable  fiction.  The  manuracturer 
who  is  indifferent  to  these  trade  require- 
ments may  be  able  to  prove  what  he  says, 
but  unless  he  does  so  in  the  circular,  and 
until  he  has  learned  that  the  trade  must  be 
given  reasonsfor  purchasing  his  goods,  there 
will  be  a  vast  amount  of  uselessly  employed 
ink  and  a  great  increase  in  the  making  of 
waste  paper  baskets. 
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CREDIT  IN  COUNTRY  STORES. 

AMANITOBAN  merchant  named 
Clifford  has  issued  a  pamphlet  on 
the  subject,  "Credit  in  Country 
Stores,"  and  Hardware  herewith  repro- 
duces it  for  the  benefit  of  its  large  constitu- 
ency. The  writer  launches  into  his  subject 
without  any  preliminary  exercises,  and  in  the 
following  manner  : 

That  we  should  all  be  the  better  for  pay- 
ing for  the  necessaries  of  life,  our  food  and 
clothing,  as  we  use  them,  will  I  think  be  ad- 
mitted by  all.  Is  such  a  method  of  living 
practicable  with  us?  is  a  subject  this  pamph- 
let proposes  to  discuss. 

A  cash  system  is  a  hard  system  to  get  into 
when  times  are  bad,  but  when  they  are 
"booming"  we  do  not  realize  that  the  same 
necessity  exists.  The  People's  Store  was 
started  with  the  object  of  gradually  working 
from  a  credit  to  a  cash  system  by  making  a 
diffetence  between  the  price  of  goods  bought 
on  credit  and  those  paid  for  in  cash  ;  but 
unless  some  more  decided  step  is  taken  this 
object  will  never  be  attained,  for  there  is  al- 
ways a  tendency  to  expect  more  accommo- 
dation from  the  local  store  because  it  is  a 
local  institution,  than  from  a  firm  that  has  its 
headquarters  at  some  distant  point.  The 
local  merchant  being  more  in  touch  with  his 
customers,  having  more  opportunities  of 
speaking  to  them  and  knowing  their  finan- 
cial position,  to  some  extent  admits  this 
claim,  but  one  exaggeration  grows  out  of  an- 
other till  some  begin  to  treat,  even  if  they  do 
not  maintain  it  in  so  many  words,  the  local 
store  as  a  charitable  institution  and  not  as  a 
business  one.  "  If  I  can't  get  my  groceries 
on  ciedit  till  fall,  I  don't  know  how  I  shall 
pull  through,"  "  I'm  ashamed  to  ask  you  for 
credit,  but—"  and  similar  phrases  are  I 
think  familiar  to  all  country  storekeepers, 
while  many  are  the  men  who  count  them- 
selves excellent  customers  to  the  local  store 
because  they  pav  their  bill  regularly  at  the 
end  of  twelve  months. 

To  give  the  best  satisfaction  to  all,  a  busi- 
ness should  be  run  strictly  on  business  lines. 
We  should  not  look  for  credit  where  we 
have  to  apologize  for  asking  for  it.  No  one 
thinks  of  apologizing  to  a  loan  company 
when  they  apply  tor  an  advance  on  farm  pro- 
perty. The  loan  company's  business  is  to 
advance  money  at  interest,  the  storekeeper's 
business  is  to  turn  over  his  capital  as  fre- 
quently as  possible. 

Let  us  look  for  a  moment  into  some  of  the 
causes  that  have  led  to  the  ciedit  system  in 
this  country,  to  a  system  that  has  given  men 
the  idea  that  they  are  "  good  pay  "  if  they 
settle  up  at  the  end  of  a  year.  First  and 
foremost,  this  system  has  been  bred  by  the 
fact  of  Manitoba  being  a  new  country;  every- 
thing starts  at  sea  level  as  it  were  ;  to  have 
left  it  alone  for  a  hundred  years,  it  would 
not  have  gone  behind  what  it  was  twenty 
years  ago,  because  at  that  time  it  was  prac- 
tically  untouched   by  men,  therefore  every 


step  taken  was  an  advance,  every  acre  culti- 
vated, every  building  added  was  a  step 
towards  a  development  that  practically  has 
no  limit.  This  at  once  created  a  feeling  of 
confidence  ;  men  had  no  hesitation  to  buy, 
and  sellers  parted  readily  with  their  goods, 
not  on  the  credit  of  the  purchaser,  but  be- 
cause of  the  confidence  they  had  in  the 
country.  But  in  making  their  calculations 
they  omitted  to  reckon  time,  forgot  that  no 
matter  what  the  resources  of  the  country 
were,  and  they  are  to-day  just  as  great  as 
ever,  it  must  take  time  as  well  as  capital  to 
bring  about  that  development  ;  hence  pro- 
mises to  pay  in  comparatively  short  time 
were  given  and  accepted  without  due  con- 
sideration for  unforseen  risks  and  the  time 
necessary  to  produce  the  desired  returns, 
and  it  is  the  awakening  to  these  facts  that 
largely  tends  to  the  want  of  confidence  and 
consequent  general  depression  of  to-day. 
The  fault  was  on  both  sides  ;  the  salesman 
was  too  ready  to  part  with  his  goods,  for  he 
was  confident  the  amount  was  to  be  got  out 
of  the  land.  What  does  it  matter  to  a  man, 
from  a  business  point  of  view,  whether  you 
or  I  can  hold  on  to  what  we  have,  provided 
that  when  we  are  wiped  out  our  160  acres 
are  in  such  a  locality  and  state  of  cultivation 
that  some  one  else  will  take  hold  of  it  where 
we  left  off  ?  Many  are  the  complaints  raised 
against  machine  companies  and  horse  deal- 
ers because  they  have  persuaded  farmers  to 
purchase  what  they  could  have  done  without. 
But  they  were  simply  business  institutions  ; 
their  object  was  to  make  sales  and  get  their 
money,  and  it  was  for  the  purchaser  to  know 
whether  he  required  the  money  or  whether 
he  could  purchase  them  without  sacrificing 
what  he  already  had.  The  greatest  fault 
was  on  the  part  of  the  purchaser,  hence  the 
punishment  falls  heaviest  on  him.  The 
salesman  was  likewise  sometimes  at  fault  in 
estimating  the  ability  of  his  customer  to  pay, 
hence  he  suffers  in  proportion,  and  the  de- 
pression is  felt  by  both  parties. 

Another  cause  is  that  the  returns  of  our 
year's  labor  only  come  in  once  a  year  so 
long  as  we  depend  on  wheat  alone  ;  and  a 
man  who  has  practically  been  without  money 
for  eight  months  seems  to  be  unable  to  hold 
it  when  he  gets  it  ;  hence  in  the  years  when 
wheat  was  a  high  price,  or  a  big  yield,  many 
could  see  nothing  better  than  to  at  once  in- 
vest the  balance  of  their  earnings,  after  pa>- 
ing  their  debts  (some  not  even  waiting  to  do 
that)  in  land,  more  machinery  or  some  simi- 
lar article  which  could  not  be  turned  into 
money  again  at  a  moment's  notice  should 
an  emergency  like  the  present  arise. 

But  there  is  another  cause  which  more 
directly  affects  the  country  store  than  those 
just  cited.  The  bigger  the  profits  the  bigger 
the  risk,  and  in  order  to  increase  his  busi- 
ness the  merchant  will  sell  on  credit,  in- 
creasing the  percentage  on  his  goods  to 
what  he  thinks  will  cover  the  risk  of  bad 
debts  ;  so  that  if  he  knows  a  customer  has 


only  $100  cash  to  spend,  but  will  buy  $150 
worth  of  goods  if  given  till  fall  to  pay  for 
them,  he  will  naturally  take  the  risk,  which, 
supposing  his  man  to  be  industrious  and  on 
a  good  farm,  is  small,  and  thus  increases 
his  business  fifty  per  cent.,  otherwise  the 
trade  will  go  elsewhere.  Provided  the  store- 
keeper adheres  strictly  tobusiness  principles, 
and  selects  only  such  credit  customers  as  he 
knows  to  be  reliable,  his  risk  is  small  com- 
pared with  the  increase  of  business  he 
gains.  But  in  taking  these  risks  the  store- 
keeper opens  the  door  to  the  man  who  looks 
upon  him  as  a  charitable  institution.  "  If  I 
pay  the  cash  to  you  a  creditor  will  sue  me 
for  an  old  debt,"  "  I  can  give  you  no  security 
beyond  my  note,  but  will  make  it  a  point  to 
pay  you  first  if  you  will  only  see  me  through 
till  fall,"  "You  know  I  paid  you  up  before, 
won't  you  trust  me  again  ? "  and  so  they 
follow  one  another.  There  is  not  a  single 
one  amongst  them  who  would  admit  that  he 
was  dishonest,  that  he  is  getting  goods  under 
false  pretences  or  that  he  is  not  a  man  of  his 
word,  but  that  the  merchant  knows  from  ex- 
perience that  a  percentage  of  these  debts 
will  be  bad,  but  that  he  must  wait  till  fall  to 
get  his  suspicions  confirmed.  Why  is  it 
that  the  storekeeper  does  not  draw  a  hard 
and  fast  line  that  will  exclude;  these  cus- 
tomers ?  Because  in  doing  so  he  would  dis- 
miss a  large  number  who  will  pay  when  they 
say  they  will  ;  he  therefore  adds  an  extra 
ten  per  cent,  on  the  goods  he  sells  to  all,  to 
cover  the  loss  which  he  knows  is  there  but 
cannot  detect  till  it  is  too  late. 

By  carrying  on  a  strictly  cash  store  all  this 
bad  debt  risk  is  wiped  out,  but  in  a  place  the 
size  of  ours  and  situated  the  way  we  are,  the 
question  arises,  can  we  guarantee  a  suffici- 
ently large  business  to  warrant  anyone  run- 
ning a  permanent  ctsh  store  ? 

Five  years  ago  a  store  with  a  stock  worth 
$4,000  supplied  us  with  an  assortment  of  dry 
goods,  groceries,  general  merchandise,  and 
hardware.  To-day  a  general  store  requires 
a  stock  worth  at  least  $8,000,  exclusive  of 
hardware,  to  carry  the  assortment  desired. 
The  interest  on  this  amount  at  10  per  cent, 
is  $2.65  per  working  day,  while  the  cost  of 
attendance,  fuel,  light,  rent,  taxes,  and  insur- 
ance, cannot  be  paid  for  with  less  than  $5.35 
per  day.  Selling  goods  at  12^  percent, 
margin,  it  would  require  a  business  of  $67 
per  day  to  pay  expenses;  at  15  percent, 
margin,  it  would  require  $58  per  day, 
while  if  only  $29  was  taken  in,  goods  would 
have  to  be  sold  at  30  per  cent,  to  pay  ex- 
penses, and  it  makes  no  difference  whether 
the  proprietor  attends  to  the  counter  himself 
or  pays  another  to  take  his  place,  the  work- 
ing expenses  chargeable  to  the  business  will 
be  the  same  in  either  case. 

We  have  no  transient  trade  in  Austin,  no 
one  coming  on  a  holiday  from  a  distance 
who  will  spend  a  little  money  in  presents  for 
themselves  and  their  friends  before  leaving. 
The  country  store's  business  is  the  same  the 
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year  round  ;  the  same  customers  with  much 
the  same  requirements  for  their  households 
one  year  as  another,  therefore  if  a  cash  store 
is  to  exist  it  must  look  for  support  from  the 
immediate  neighborhood.  Can  we  guarantee 
200  customers  who  will  average  $90,  or  150 
customers  who  will  average  $120  per  year  at 
the  very  least  ?  If  not,  it  will  not  pay  one  to 
carry  a  stock  such  as  we  require  and  sell 
goods  near  a  15  per  cent,  margin. 

This  is  the  view  the  merchant  takes  of  the 
situation  and  the  answer  is  plain  to  each  of 
us.  Make  no  more  effort  than  we  have 
done  in  the  past  towards  getting  into  a  cash 
system  and  it  will  be  impossible  to  run  a 
cash  store  in  Austin. 

As  business  is  carried  on  at  present,  some 
pay  their  year's  bill  in  the  fall,  and  some  at 
the  end  of  every  three  months,  and  some  at 
end  of  every  month.  If  then  we  can  pay  at 
the  end  of  our  stated  term,  why  not  at  the 
beginning?  If  we  pay  $100  every  fall,  why 
not  let  it  be  paid  in  for  what  we  shall  re- 
quire instead  of  always  for  what  we  have  had  ? 
If  we  can  pay  $10  into  the  store  on  June  1st, 
why  not  pay  that  $10  for  June,  not  for  May  ? 
This  is  reversing  the  order  of  things.  I 
wonder  what  our  opinion  would  be  of  the 
merchant  to  whom  we  had  paid  $100  in  ad- 
vance, and  he  was  to  tell  us  with  a  long  face 
that  he  had  really  meant  to  supply  the  goods 
but  on  account  of  hard  times,  etc.,  he  could 
neither  supply  the  goods  nor  return  the 
money.  No  !  no  !  this  is  a  string  we  have 
always  attached  to  our  own  bow,  and  comes 
in  too  handy  with  many  of  us  nearly  every 
year,  to  part  with.  Many  will  tell  you  they 
would  pay  cash  if  they  could  catch  up  with 
the  back  debts,  and  the  next  moment  turn 
round  and  buy  a  horse  or  some  machinery 
to  be  paid  for  out  of  the  next  crop.  The  real 
reason  that  the  cash  system  is  not  more 
general,  is  that  we  will  spend  any  length  of 
time  talking  about  it,  but  we  will  not  make 
the  effort  necessary  to  bring  about  the  adop- 
tion of  the  system. 

It  is  not  correct  to  say  the  cash  customer 
pays  for  the  bad  debts  ;  the  credit  customer 
who  pays,  pays  for  the  credit  customer  who 
doesn't.  The  ten  per  cent,  added  to  cover 
bad  debts  is  returned  to  the  cash  customer 
in  the  form  of  discount,  though  were  every 
article  sold  on  a  cash  basis  the  cash  cus- 
tomer would  probablyget  goods  to  better  ad- 
vantage than  he  does  at  present.  Still  a  cash 
store  at  Austin  cannot  be  expected  to  sell 
every  item  at  the  lowest  price  quoted  else- 
where, though  the  cash  customer  being  more 
independent  and  more  desirable  than  the 
credit  one,  a  merchant  will  invariably  try 
and  quote  a  price  to  suit  him.  Some  firms 
will  sell  an  article  as  a  "leader"  at  cost  or 
•  less  than  cost  ;  others  will  have  a  line  of 
bankrupt  stock,  whilst  some  doing  a  larger 
business  with  a  larger  range  of  customers 
require  a  smaller  margin  to  cover  running 
expenses,  and  I  have  seen  goods  quoted  by 
retail  dealers  in  the  larger  towns  at  the 
wholesale   prices  quoted    to   small  country 


storekeepers  ;  but  I  am  convinced  that  even 
supposing  we  could  not  buy  much  cheaper 
by  paying  cash,  we  should  find  our  position 
greatly  improved  by  having  no  store  bill  to 
meet  in  the  fall. 

I  do  not  wish  to  be  understood  as  con- 
demning the  system  of  dealing  on  credit,  for 
without  it  business  and  speculation  would  be 
dead,  but  what  is  to  be  avoided  is  the  abuse 
of  it,  as  instanced  in  our  own  province.  It 
may  pay  us  to  raise  a  percentage  of  the  value 
of  the  farm  on  the  security  of  the  whole  ;  it 
may  pay  a  man  with  a  hundred  acres  of  crop 
to  buy  a  binder  by  instalments,  so  that  in- 
stead of  paying  out  $100  cash  a  year  for  hav- 
ing his  crop  cut  for  him,  he  may  pay  the 
same  sum  to  a  machine  company  for  a 
couple  of  years  and  then  own  a  binder  for 
himself,  or  it  may  pay  him  to  purchase  a 
team,  paying  only  half  their  value  in  cash 
and  the  balance  when,  by  the  use  of  them, 
he  has  earned  it  ;  but  it  is  an  abuse  of  the 
credit  system  for  a  man  with  30  or  40  acres 
of  crop  to  buy  a  binder  because  he  can  get 
it  on  time,  or  to  consume  his  groceries  and 
wear  out  his  clothes  months,  not  to  say 
years,  before  he  has  paid  for  them  ;  for  the 
necessities  of  life  do  not  earn  their  own 
value — they  are  an  expense  which  must  be 
paid  for  by  deducting  from  the  profits  of  the 
industry  we  follow. 

In  conclusion — (1)  No  man  should  be 
able  to  purchase  goods  on  credit  without 
having  material  security,  either  in  the  articles 
themselves  or  in  collaterals,  to  offer  in  ex- 
change. 

(2)  No  man  should  expect  credit  in  a  busi- 
ness deal  merely  because  he  is  known  to  be 
honest ;  no  praise  is  due  to  a  man  for  being 
honest,  but  no  condemnation  is  too  severe  if 
he  is  dishonest. 

(3)  The  life  of  a  cash  store  in  Austin,  and 
the  price  at  which  goods  can  be  sold  in  it, 
depend  entirely  upon  the  support  it  receives 
from  the  neighborhood.  The  volume  of 
business,  cash  and  credit  combined,  being 
done  in  Austin  during  the  present  year  would 
not  warrant  a  cash  store  at  prices  that  would 
be  satisfactory  to  purchasers. 

(4)  No  one  need  expect  to  pay  cash  for 
what  his  household  will  require  for  nine 
months  or  a  year  by  merely  making  up  his 
mind  to  do  so.  He  must  make  some  pro- 
vision by  which  he  can  carry  out  his  deter- 
mination, and  if  necessary  set  apart  a  certain 
quantity  of  wheat  or  cattle,  or  start  a  savings 
bank  account,  and  no  matter  where  he  buys 
his  goods,  have  the  money  so  placed  that  he 
can  spend  it  for  no  other  purpose  than  for 
supplying  himself  and  family  with  household 
requirements,  and  now  is  the  time  to  think 
the  matter  over  and  see  what  would  be  the 
best  to  do  for  next  year. 

(5)  If  a  cash  store  is  to  be  started  in 
Austin,  its  object  should  be  to  better  the 
community  and  not  a  mere  excuse  for  refus. 
ing  credit  to  long-winded  customers,  and 
this  can  be  done  by  treating  all,  from  the 
railroad    tramp   to   the    Governor-General, 


alike,  by  selling  to  all  at  the  same  price 
when,  and  only  when,  they  have  the  money. 
If  you  allow  a  man  credit  for  three  hours, 
why  not  for  three  days,  and  if  you  allow  one 
man  credit  for  three  days,  why  not  allow  an- 
other who  owns  several  times  the  value  of 
property  credit  for  three  months  ? 

(6)  It  has  always  been  the  endeavor  of  the 
management  of  The  People's  Store  to  make 
it  worthy  of  this  name,  and  if  the  proprietor 
can  assist  in  such  a  movement  as  the  one 
above  suggested, he  will  be  pleased  to  do  it; 
if,  however,  the  verdict  is  that  only  a  credit 
store  can  exist,  he  will,  as  already  intimated, 
retire  as  soon  after  October  the  first  as  pos- 
sible, for  the  reason  that  the  direction  of  a 
credit  store  requires  more  attention  and  time 
than  he  can  devote  to  it. 


SOUTHERN  IRON  DRIVEN  OUT. 
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ft  (~*  OUTHERN  pig  iron,"  says  the 
Iron  Age,  "is  now  receiving  some 
crushing  blows  in  the  Northwest- 
ern markets.  The  month  of  Tune  witnessed 
the  most  active  trade  that  Chicago  pig  iron 
houses  have  known  for  a  very  long  time. 
Not  only  were  contracts  for  foundry  iron 
numerous,  but  some  of  them  were  very  large, 
covering  the  requirements  of  heavy  con- 
sumers far  into  next  year.  An  effort  was 
made  to  advance  prices  in  the  belief  that  the 
buying  movement  was  strong  enough  to  sus- 
tain it,  but  this  proved  ineffectual,  and  the 
best  that  can  be  said  is  that  prices  were 
forced  no  lower  than  the  rates  which  had 
ruled  prior  to  the  resumption  of  active 
buying. 

"  But  in  all  this  activity  the  seller  of 
Southern  iron  has  had  no  share.  With  the 
lowest  prices  ever  made  by  Southern  fur- 
naces and  the  lowest  freight  rates  ever 
known  from  the  South  to  the  Northwest, 
there  has  been  absolutely  no  chance  for 
Southern  iron  to  figure  in  these  contracts. 
It  is  the  first  time  since  Southern  iron  made 
its  appearance  in  the  Northwest  and  since 
foundry  iron  began  to  be  made  by  Chicago 
furnaces  that  the  former  has  been  so  com- 
pletely ignored. 

"  Peculiar  conditions  have,  of  course, 
favored  the  Northern  furnacemen.  They  are 
enjoying  cheap  ore  and  cheap  fuel,  or  they 
could  not  have  met  the  competition  of  the 
very  low  prices  made  by  the  South  within 
the  past  six  month?.  Southern  furnace  com- 
panies have  also  been  handicapped  of  late 
by  their  striking  coal  miners,  causing  quite 
a  number  of  stacks  to  be  blown  out  for 
scarcity  of  fuel  and  carrying  with  it  a  rapid 
reduction  in  pig  iron  stocks.  An  advance 
in  freight  rates  was  also  a  bone  of  conten- 
tion between  makers  and  buyers,  as  each 
wished  the  other  to  assume  the  risk  of 
changes  in  freight  schedules.  All  this  has 
helped  the  Northern  furnacemen  to  secure 
contracts  nearly  as  freely  as  if  Southern  fur- 
naces had  no  existence.'' 
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CREDITS. 

CREDITS  is  a  subject  much  written 
and  much  talked  about,  and  yet  it  is 
always  a  live  subject.  At  a  recent 
meeting  of  the  Southern  Hardware  Jobbers' 
Association  that  was  the  subject  of  one  of 
the  papers.  It  was  prepared  and  read  by 
W.  L.  Magill,  and  was  so  well  handled  that 
Hardware  produces  it  for  the  benefit  of 
its  readers  : 

Goods  may  be  bought  well  and  sold  at 
profitable  prices,  but  if  at  the  end  of  our 
business  year  our  books  are  filled  with  worth- 
less accounts,  we  will  reap  a  harvest  of 
barren  regrets.  While  it  troubles  us  at  stock 
taking  time  to  find  in  our  stocks  lines  of 
goods  that  have  declined  in  price,  how  much 
more  painful  to  have  to  transfer  to  our  sus- 
pense ledger  a  large  list  of  accounts  that  are 
considered  doubtful  or  worthless.  To  over- 
come this  trouble  is  of  the  greatest  import- 
ance to  all  of  us. 

In  the  first  place,  you  no  doubt  have 
observed  that  the  best  salesmen  on  the  road 
are  most  frequently  the  poorest  judges  of 
credits.  The  popular  salesman  is  usually 
of  a  happy,  genial  disposition  and  looks 
only  on  the  good  side  of  life  and  sees  his 
customer  only  in  the  most  favorable  light. 
With  this  happy  turn  of  mind  he  makes 
many  friends  and  customers  and  after  he 
has  taken  the  order  he  uses  the  same  happy 
faculty  to  present  his  customer  to  his  house 
under  the  most  favorable  conditions.  One 
of  the  first  things  that  a  traveling  man 
should  be  taught  is  that  he  is  in  a  measure 
an  assistant  to  the  credit  man,  and  he  should 
be  trained  to  look  for  unfavorable  financial 
points  in  his  customer  as  well  as  his  good 
ones  and  avoid  as  far  as  possible  sending  in 
orders  that  are  liable  to  be  "  turned  down," 
for  the  influence  brought  about  by  refusing 
a  man  credit,  no  matter  how  hazardous  the 
risk  may  appear  at  time,  is  far  more  lasting 
than  we  might  suppose.  It  is  therefore  im- 
portant to  a  house  that  they  make  as  few 
enemies  as  possible  in  this  manner. 

A  man  may  be  a  good  business  man, 
honest,  straightforward  man,  etc.,  but  may 
have  associated  with  him  a  partner  who, 
by  intemperate,  dissolute  habits  and  out- 
side speculation,  has  drawn  his  firm  into 
financial  straits.  You  stand  on  the  safe  side 
and  decline  the  order,  but  he  may  later  on 
extricate  himself  and  get  on  a  good,  sound 
footing  ;  but  it  will  be  a  long  time  before  he 
forgets  the  humiliation  of  having  been  flatly 
refused  credit.  In  this  connection  we  have 
found  it  profitable  to  have  our  men  take  the 
names  of  possibly  doubtful  trade,  whirh  we 
look  up  with  special  reports  and  inquiries 
before  we  solicit  their  business.  We  allow 
our  traveling  men  full  access  to  our  files 
containing  our  special  reports  on  the  trade 
and  encourage  them  in  studying  this  in- 
formation. 

A  credit  man  should  neither  be  too  lax 
nor  too  rigid,  but  should   give  each  credit  a 


thorough,  careful,  impartial  investigation, 
looking  closely  to  the  customer's  character, 
capacity,  capital,  habits,  location,  mode  of 
doing  business,  insurance  carried,  etc. 
We  do  not  attach  as  much  importance  to 
the  local  reports  obtained  in  a  customer's 
own  town,  except  as  to  his  habits  and 
general  standing  in  the  community,  as  we 
do  to  the  trade  and  agency  reports.  In  a 
man's  own  home  his  next  door  neighbors  do 
not  know  much  of  his  actual  financial  con- 
dition ;  they  do  not  know  how  much  he  owes 
in  the  market,  or  how  much  is  due  or  past 
due  ;  how  much  is  due  him  from  his  cus- 
tomers, etc.  In  a  general  way  com- 
mercial agency  reports  help  us  a  great  deal 
and  are  valuable,  but  we  have  found  that 
trade  reports,  obtained  from  jobbing  towns 
from  jobbers  in  the  different  lines  who  are 
having  actual  business  transactions  with  a 
customer,  show  more  clearly  than  anything 
else  the  customer's  record  as  a  desirable 
credit  risk.  We  use  two  blanks  for  obtain- 
ing information  of  this  sort — one  we  use  in 
sending  out  of  the  city  and  the  other  we 
send  around  in  our  town,  and  this  blank,  if 
carefully  and  conscientiously  filled  out  by 
our  neighboring  jobbers  in  other  lines  in  our 
own  town,  will  reveal  promptly  whether  a 
customer  is  a  man  that  we  want  on  our  books 
or  not.  It  is  also  our  custom  to  keep  our 
traveling  men  advised  each  month  of  the 
condition  of  every  account  in  their  own 
territory. 

Our  traveling  men  are  also  informed  that 
where  ratings  are  very  low  no  lapping  of 
bills  will  be  allowed.  This  makes  them 
more  careful  to  collect  accounts  that  are  due, 
as  they  do  not  relish  the  idea  of  having  us 
write  to  their  customers  that  we  cannot  ship 
the  goods  until  their  account  that  is  now  due 
is  paid.  The  great  idea  of  the  jobbers 
should  be  to  educate  the  retail  buyer  to  pay 
promptly,  and  then  the  retailer,  in  turn,  will 
be  more  exacting  with  his  patrons. 

It  is  the  province  of  the  jobber  to 
do  what  he  can  to  make  the  retailer  a 
prompt  payer  and  a  systematic,  successful 
business  man,  thereby  insuring  to  the  job- 
ber a  lasting  customer ;  and  if  the  retailer  is 
trained  in  this  direction  he  in  turn  will 
educate  his  trade  to  do  the  same  way,  there- 
by increasing  the  general  prosperity  of  the 
country. 

EFFECT  OF  THE  RAILROAD  STRIKE* 

The  tonnage  East  bound  from  Chicago, 
the  principal  seat  of  trouble,  was  reduced 
from  45,000  to  11,000  tons  the  first  week  in 
July,  but  the  decrease  in  payments  through 
banks  of  that  city  is  only  n  per  cent. 
Many  railroads  have  not  as  yet  reported 
earnings  for  the  first  part  of  July,  and 
those  reported  are  25.7  per  cent,  less 
than  last  year,  but  the  decrease  in 
exchanges  at  all  the  principal  clear- 
ing    houses     has      been     only     11. 7     per 


cent,  this  week  compared  with  last 
year,  and  only  23.2  per  cent,  com- 
pared with  1892.  Stocks  have  re- 
covered a  little  with  restoration  of  order, 
and  are  slightly  higher  than  a  week 
or  two  ago.  This  is  in  spite  of  the 
unfavorable  returns  for  June,  earnings  in 
that  month  being  27.0  per  cent,  smaller  than 
last  year.  For  the  first  half  of  1894,  wholly 
or  in  part,  the  earnings  of  one  hundred  and 
ninety-seven  roads,  operating  129,261  miles 
in  the  United  States,  were  $359,822,456,  a 
decrease  of  17.0  per  cent.,  and  if  six 
Canadian  and  Mexican  roads  are  added, 
the  earnings  tor  the  year  thus  far  are 
$377,979,778,  and  the  decrease  16  5  per 
cent. — Dun's  Review. 


FRANKLIN  AND  HIS  STOVE. 

NO  man  had  ever  preached  a  doctrine 
which  more  skilfully  showed  how  to 
get  the  best  for  yourself ;  and  no  man 
ever  showed  himself  mere  ready  than 
Franklin  to  do  things  for  others,  says  N.  Y. 
Hardware.  He  invented  an  open  stove  to 
givemoreheat  with  less  wood,  but  herefused 
to  take  out  a  patent  for  it,  glad  of  an  op- 
portunity to  serve  his  neighbors  ;  and  this 
invention  of  Franklin  was  the  beginning  of 
the  great  American  stove  trade  of  to-day, 
writes  Brander  Matthews.  He  founded  the 
first  fire  company  in  Philadelphia,  and  so 
made  a  beginning  for  the  present  fire  de- 
partments. He  procured  the  reorganization 
of  the  night-watch  and  the  payment  of  the 
watchman,  thus  preparing  for  the  regular 
police  force  now  established.  He  started  a 
philosophical  society,  and  took  the  lead  in 
setting  on  foot  an  academy,  which  still  sur- 
vives as  the  University  of  Pennsylvania. 
While  he  was  doing  things  for  others,  others 
did  things  for  him,  and  he  was  made  clerk 
of  the  General  Assembly  in  1736,  and  post- 
master of  Philadelphia  in  1737.  In  1750 
he  was  elected  a  member  of  the  Assembly, 
and  in  1753  he  was  made  Postmaster-Gen- 
eral for  all  the  colonies.  In  1748  he  had  re- 
tired from  business,  having  so  fitted  his 
practice  to  his  preaching  that  he  had  gained 
a  competency  when  only  forty-three  years 
old.  The  leisure  thus  acquired  he  used  in 
the  study  of  electrical  science,  then  in  its 
infancy.  He  soon  mastered  all  that  was 
known,  and  then  he  made  new  experiments 
with  his  wonted  ingenuity.  He  was  the 
first  to  declare  the  identity  of  electricity 
with  lightning.  Using  a  wet  string,  he  flew 
a  kite  against  a  thunder  cloud  and  drew  a 
spark  from  a  key  at  the  end  of  the  cord. 
The  lightning  rod  was  his  invention.  Of 
his  investigations  and  experiments  he  wrote  . 
reports  that  were  printed  in  England  and 
translated  in  France.  The  Royal  Society 
voted  him  the  Copley  medal  ;  the  French 
King  had  the  experiments  repeated  before 
him  ;  and  both  Harvard  and  Yale  made 
Franklin  a  Master  of  Arts. 
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HARDWARE. 


Gunpowders 


Scbultze  Smokeless 
American  Dead  Shot 


SOLE   AGENTS 


H,  S.  (lowland  Sons  &  Co. 


37  Front  Street  West, 

Orders  Solicited.  lOHUIM  I  vJ 


Do  Yon  Want 


WINDOW  GLASS  ? 


We  have  a  full  stock  of 

STAR 

DOUBLE    DIAMOND 

ENAMELLED 

COLORED,   Etc.,  Etc. 


We  sell  at  Import  Prices  and 
give  you  what  you  buy. 


Sanderson  Pearcy  &  Co. 

130  to  140  BAY  ST.        TORONTO 


A  HARDWARE  MAN'S  POETRY. 

There  is  a  hardware  man  in  Indianapolis 
who  courts  the  muse  as  well  as  business. 
This  is  one  of  his  deliverances  : 

They  built  a  fine  church  at  his  very  door — 

He  wasn't  in  it. 
They  brought  him  a  scheme  for  the  relief  of  the  poor — 

He  wasn't  in  it. 
"  Let  them  work  for  themselves  as  he  had  done  ; 
And  they  wouldn't  ask  help  of  any  one 
If  they  hadn't  wasted  each  golden  minute." 

He  wasn't  in  it. 
But  a  carriage  crept  down  the  street  one  day — 

He  was  in  it. 
The  funeral  trappings  made  a  tine  display — 

He  was  in  it. 
Saint  Peter  met  him  with  book  and  bell, 

"  My  friend,  you  have  purchased  a  ticket  to 

Well,  your  elevator  goes  down  in  a  minute.'' 

He  was  in  it. 


WARRANTING  EDGED  TOOLS. 

Probably  one  of  the  most  vexatious  and 
temper-trying  episodes  which  occasionally 
arise  in  a  retail  hardware  store,  says  Indus- 
trial World,  is  the  return  of  articles  which 
have  been  warranted  by  the  merchant.  As 
a  rule,  a  dealer  will  guarantee  a  knife,  shears, 
plane,  bit,  hatchet,  axe,  etc.,  free  from  fHws 
in  the  manufacture,  should  they  break  while 


legitimately  used  and  the  point  of  fracture 
shows  a  flaw — which  is  readily  detected  ;  he 
will  handout  a  new  article,  retain  the  faulty 
one,  charging  it  to  the  jobber  or  manufac- 
turer from  whom  he  bought  it.  But  imposi- 
tions have  been  so  frequent  by  customers, 
that  merchants  are  careful  how  and  to  whom 
they  warrant  goods.  A  cas?  in  point — one 
within  the  writer's  ken,  may  be  of  interest  to 
hardware  dealers.  It  was  in  a  store  at  a 
country  seat  not  6o  miles  from  Chicago,  and 
during  the  hard  and  severe  winter  of  1876-7. 
A  couple  of  farmers  came  in  for  axes.  We 
kept  Lippincott's,  Blood's  and  Hunt's.  They 
were  hard  to  suit  but  finally  selected  two  of 
Hunt's  make,  \%  and  4  V  pounds  each. 
While  they  were  being  wrapped  up  they 
were  particularly  anxious  as  to  the  warrant, 
which  was  as  follows  :  "  Free  from  flaws  ; 
should  they  break  and  the  fracture  show  it 
new  axes  would  be  furnished."  This  ap- 
peared satisfactory.  Several  days  after- 
wards the  men  returned  with  both  axes 
broken — a  '  crescent  shaped  piece  being 
broken  out  of  the  blade  of  each.  One  of 
these  showed  a  slight  flaw  in  the  steel — a 
dark  burned  appearance  at  the  point  of 
fracture  ;  this  was  accepted  and  a  new  axe 
provided.  The  other  was  broken  out  of  the 
solid  steel.  On  questioning  the  man,  he 
said  he  had  been  merely  chopping  the  same 
as  his  partner,   but   on    being   pressed  ad- 


mitted he  had  been  cutting  into  a  frozen 
knot  on  a  fallen  oak.  Of  course  this  was 
refused   and  the  man  was  as  mad  as  a  wet 

hen, if  he  would  buy  another  thing 

from  that  store  and  no  amount  of  reasoning 
could  shake  his  opinion  that  "  Mr.  So  and 
So's  warrant  didn't  amount  to  shucks."  The 
writer  finally  learned  that  the  same  man  had 
victimized  several  other  hardware  stores  out 
of  new  axes  by  protesting  that  he  had  been 
doing  straight  chopping.  Other  cases  might 
be  cited,  but  the  foregoing  is  sufficient  to 
serve  the  purpose — care  in  wording  the  war- 
ranty on  edge  tools. 


Works:  St.  Helens.  England 

Pilkincton  Bros. 

LIMITED 

MANUFACTURERS   OF 

Polished  Plate 
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Window  Glass 

Bevelled  Plate 

and  Mirrors 

Rolled  Plate,  Ornamental  Cathedral,  etc. 

rifirtAto  '     Busby  Lane,  Montreal. 
UcpUlb  1    Mercer  Street,  Toronto. 


HARDWARE 


CARE  FOR  A  LAWN  MOWER. 

A  WRITER  to  N.  Y.  Hardware  has 
the  following  to  say  on  this  subject : 
There  are  many  lawn  mowers 
thrown  away  as  useless,  when  a  little  know- 
ledge of  how  to  put  them  in  order  would  en- 
able a  person  of  ordinary  ability  to  make 
them  as  good  as  new.  A  good  lawn  mower 
should  be  better  the  second  season  it  has 
been  used  than  it  is  the  first  season,  for  the 
simple  reason  that  it  gets  its  bearings,  and 
runs  smoother  than  when  new. 

First  :  The  operator  wants  to  get  an  idea 
of  what  a  lawn  mower  is.  It  is  a  pair  of 
shears — revolving  shears — and  the  same 
general  rule  which  applies  to  the  successful 
working  of  a  pair  of  shears  applies  to  a  lawn 
mower.  The  first  important  thing  in  using 
shears  is  to  have  them  sharp.  The  second 
is  to  hold  the  blades  close  to  each  other. 
This  is  equally  important  in  a  lawn  mower. 
The  knives  should  be  kept  sharp.  This  can 
be  done  on  many  mowers  by  placing  oil  and 
emery  on  the  bottom  knife,  and  revolving 
the  wiper  backward.  Some  machines  are 
so  constructed  that  the  knives  can- 
not be  revolved  backward.  These  have  to 
be  sharpened  with  a  file.  Other,  ma- 
chines are  provided  with  suitable  appli- 
ances for  the  purpose.  The  simplest  arrange- 
ment for  doing  this  is  the  best,  and  in  pur- 
chasing a  lawn  mower,  the  simplicity  of 
sharpening  it  in  this  way  should  not  be  lost 
sight  of.  Should  the  wiper  knives  be  much 
worn,  or  worn  to  such  an  extent  that  all  the 
bevel  is  worn  off  of  them,  a  file  should  be 
used  on  them,  to  give  them  their  original 
bevel,  being  careful  not  to  touch  the  extreme 
edge.  This  tiling  is  simply  to  make  the 
knives  thinner,  so  that  the  emery  will  more 
readily  sharpen  them.  If  the  bottom  knife 
is  worn  too  much,  take  it  off,  and  grind  out 
the  concave  on  its  upper  edge,  grinding  it 
about  one,  one-half  or  three-fourths  inch 
back  from  the  edge,  being  careful  not  to  de- 
stroy the  shape  of  the  extreme  edge.  When 
it  is  replaced,  should  the  wiper  knives  not 
touch  the  bottom  knife  evenly,  take  off  the 
high  spots  with  a  file  and  then  apply  the  oil 
and  emery,  and  revolve  the  wiper  backward 
as  above  ;  first  adjusting  the  knives  so  they 
touch  each  other. 

The  second  consideration  is  keeping  the 
knives  from  spreading  apart  ;  hence  the 
necessity  of  a  substantial  bottom  knile  and 
bar,  and  a  substantial  wiper.  If  either  of 
these  are  too  light,  or  have  any  spring  in 
them,  the  mower  will  work  hard,  and  not  do 
good  work.  It  is  the  same  should  there  be 
any  play  in  the  wiper  journals.  This  allows 
the  wiper  to  lift  up  from  the  bottom  knife 
and  drags  the  grass.  The  wiper  journal 
boxes  should  be  so  adjusted  that  the  cutters 
run  easily  and  yet  they  should  be  kept  snug, 
so  that  there  is  no  shake  in  them.  The 
knives  should  be  adjusted,  so  they  touch 
each  other  lightly.  By  observing  the  above, 
it  would  save  money,  hard  day's   work,  and 


a  good  deal  of  annoyance,  and  would  also 
save  a  good  many  mowers  from  the  scrap 
heap,  which  are  not  half  worn  out. 

In  conclusion,  we  would  say  what  we  have 
written  does  not  apply  to  cheap,  trashy 
mowers,  but  only  to  first-class  mowers.  If  a 
person  has  a  cheap  mower,  and  it  works  bad, 
it  is  cheaper  to  throw  it  away  and  buy  a  new 
one.  Of  course,  it  would  pay  better  to  buy 
a  good  one  and  keep  it  in  order  yourself, 
and  people  are  believing  thisis  trueeconomy. 


THE  DATING  AHEAD  EVIL. 

IRON  Age  recently  received  this  com- 
munication re  dating  ahead  :  Relative 
to  the  subject,  terms  upon  which  goods 
are  sold,  we  have  used  our  utmost  endeavors 
to  shorten  our  limit  of  credit.  Subsequent 
to  the  war,  for  fully  ten  years,  we  granted 
four  months  on  everything.  From  abtfut 
1875  unti'  1887  we  gave  90  days  on  regular 
goods  and  30  days  on  net  goods,  but  at  that 
time  we  changed  our  terms  to  60  days  on 
everything,  less  2  per  cent,  cash  10  days, 
and  very  rarely  deviate.  We  find  it  works 
admirably,  from  the  fact  that  it  not  only  en- 
ables us  to  turn  over  our  capital  more  fre- 
quently during  the  year,  but  keeps  the  ac- 
counts of  our  customers  smaller,  thus  ob- 
viating lapping  bills,  and  in  the  event  of 
their  making  assignments  accounts  are 
usually  less  than  they  would  be  if  our  limit 
of  credit  was  greater. 

Another  reason  experience  has  proved  is 
that  should  it  become  necessary  to  take  legal 
steps,  the  60  day  limit  keeping  the  account 
down,  an  attorney  does  not  have  to  go 
through  the  long  process  of  instituting  suit 
in  order  to  secure  claim,  but  can  at  once 
attach  for  all  accounts  under  $100,  which  we 
find  facilitates  matters  greatly. 

We  have  always  been  opposed  to  dating 
bills  ahead,  and  are  of  the  opinion  that  the 
extent  to  which  it  is  carried,  especially  by 
the  shoe,  notion  and  dry  goods  lines,  does 
more  to  break  the  average  country  merchant 
than  anything  else.  In  many  instances  we 
jobbers  come  in  contact  .vith  ignorance.  A 
salesman,  say  of  shoes,  in  April  approaches 
a  merchant  of  limited  experience  and  makes 
the  proposition  to  date  his  bill  August  1, 
four  mouths,  and  ship  goods  at  once,  thus 
making  his  bill  mature  December  1,  thereby 
giving  a  credit  of  eight  months. 

The  inexperienced  merchant  naturally 
thinks  "  I  can  certainly  dispose  of  my  pur- 
chases in  that  length  of  time,"  and  thus 
reasoning,  is  induced  to  give  the  salesman 
a  large  bill.  During  the  interim  contingen- 
cies arise,  such  as  short  crops,  low  prices 
for  cotton  and  tobacco,  and  a  scarcity  of 
currency  such  as  existed  during  the  sum- 
mer and  fall  of  '93  ;  trade  falls  off,  and  when 
his  bill  matures  he  finds  that  fully  one-half 
of  the  bill  bought  remains  on  his  shelves 
unsold,  and  the  merchant  of  whom  he  made 
the  purchase  demanding  payment. 


As  a  natural  consequence,  he,  unless  a 
man  of  ample  capital,  is  either  compelled  to 
ask  an  extension  or  forced  to  make  an  as- 
signment, and  every  creditor  compelled  to 
share  the  l&ss,  occassioned  frequently  by  the 
firm  originally  granting  the  long  time.  Had 
long  time  never  been  granted,  he,  when  the 
aforesaid  contingencies  arose,  would,  as  a 
prudent  merchant,  have  adopted  a  conserva- 
tive policy  in  the  conduct  of  his  business, 
and  the  occasion  for  asking  an  extension 
and  making  an  assignment  never  havearisen. 

While  in  some  instances  we  date  bills  30 
days  ahead,  spring  and  fall,  and  occasion- 
ally have  to  carry  our  cotton  trade,  yet  we 
sell  95  per  cent,  of  our  customers  on  60  days, 
and  are  opposed  out  and  out  to  dating 
ahead,  and  give  our  voice  for  limited  credit 
as  best  for  both  parties. 

As  to  the  advisability  of  charging  for  box- 
ing and  drayage  we  confess  we  are  heartily 
in  favor  of  so  doing,  and  in  every  instance 
do,  except  in  cases  where  a  customer  posi- 
tively refuses  to  pay  same  and  our  insisting 
would  cause  the  loss  of  his  trade.  In  such 
cases  dictation  is  submitted  to  by  all  jobbers, 
for  the  thought  naturally  arises,  "  Possibly  a 
competitor  would  gladly  secure  his  patron- 
age by  such  concession."  Still  we  think  the 
charge  perfectly  legitimate,  as  the  packing 
of  shelf  goods  necessitates  the  purchase  of 
barrels  and  boxes  and  the  services  of  an 
expert  porter;  and  we  hope  that  by  co-opera- 
tion said  charges  can,  in  every  instance,  be 
insisted  upon. 

With  regard  to  the  last  question,  the  re- 
turning of  goods  by  cuslomers,  while  a  con- 
siderable leakage  in  the  aggregate,  yet  it  js 
one  hard  to  remedy.  Frequently  the  blame 
attaches  to  the  inefficiency  or  carelessness 
of  salesmen  in  sending  in  their  orders,  or  to 
the  ignorance  of  the  new  merchant  in  mak- 
ing up  his  voluntary  order,  as,  for  instance, 
a  coil  of  %  rope  when  he  means  y%.  In  the 
first  instance  we  think  the  salesman  should 
pay  for  his  carelessness ;  in  the  second  we 
think  it  a  question  that  can  only  be  settled 
by  the  house  selling  the  goods,  according  to 
the  facts  in  the  case,  and  not  by  our  associa- 
tion at  large,  for  in  many  instances  one 
might  be  penny  wise  and  pound  foolish. 
e 
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HARDWARE 


WE  TROT  IT  OUT 


THE 


Anderson  Pneumatic  Tire 


Made  on  a  scientific  principle,  which  proves  in  practice  to  be 
— well  you  must  see  it  and  try  it  yourself,  then  you  will  catch  your 
breath,  when  you  catch  the  idea. 

It  has  reciprocating  parts,  and  holds  on  to  the  rim  with  the 
grip  of  a  bull  dog. 

It  has  fits  !  !  !  Fits  almost  any  rim.  You  just  pump  the 
air  in  and  it  adjusts  itself.  It's  resilient  like  a  rubber  ball.  It 
neither  creeps  like  a  snail  nor  rolls  like  a  log. 

It  has  all  the  good  qualities  which  an  up-to-date  tire  must  have, 
and  in  addition  possesses  that  feature  which  they  all  lack,  viz  : — 

You  can  get  it  off  or  put  it  on  the  rim  without  breaking  your 
finger  nails,  using  a  screw  driver,  or  sending  it  to  the  shop  ;  a  child 
can  take  it  off  quickly  and  put  it  on  easily.  It  must  come  into 
universal  use,  and  with  that  in  view  we  have  put  the  price  as  low  as 
any  ordinary  good  tire  is  being  sold  in  the  market. 

We  guarantee  the  quality  of  material  used  in  its  manufacture. 


THE  ANDERSON  TIRE  CO. 


LIMITED 


TORONTO 


Star 


Gyeles 


Are  a  recognized  thoroughly 

reliable  make  at         POPULAR     PRICES. 


They  embrace  the  best  procurable  workmanship  and 
material.  They  will  maintain  the  reputation  of  our 
Trade  Mark  and  give  full  and  lasting  satisfaction  to 
all  concerned.     They  comprise — 

PATH  RACERS      ROAD  RACERS 

"  Tourists'  "  Business  Wheels, 

Light,  Staunch  and  Graceful  Ladies'  Wheels. 

STAR  CYCLE  WORKS,  Wolverhampton. 

Canadian  Agents, 

A.  A.  Allan  &  Co. 

TORONTO,  ONT. 


BERGER    BROS. 

OF  PHILADELPHIA 

Trade  has  within  the  last  two  years  increased  be- 
yond their  highest  expectations,  the  panic  year  being 
the  best  on  record  both  as  to  the  amount  of  sales  and 
profits,  the  business  keeping  up  to  date  about  the  same 
average.  With  the  present  low  cost  of  producing  sup- 
plies in  their  line,  enabling  them  to  sell  at  lower  prices, 
and  with  other  advantages  and  splendid  facilities  for 
handling  goods  in  greater  quantities,  also  prospects  of 
better  times  ahead,  they  look  for  still  larger  trade  in  the 
future. 

It  may  be  well  to  state  that  this  firm  not  only  handle 
great  quantities  of  Tinners'  and  Roofers'  Supplies,  such 
as  Long  Eave  Gutters  and  Pipe,  Zinc,  Sheet  Iron, 
Registers,  etc.,  but  are  a  general  headquarters  for  Tin- 
ners' Hardware,  where  almost  everything  is  kept  in 
stock. 

It  will  pay  you  to  write  for  their  Illustrated  Catalogue, 
1894  edition. 

BERGER    BROS. 


BOECKH'S 


STANDARD 


BRUSHES 


Always  reliable,  and  as  represented 


COW  TIES 

Open  Ring,  Closed  Ring 
And  Walton  .  .  . 


Our  Cow  Ties  are  made  of  Brown's  Patent  Steel  Chain,  all  fittings  being  of  Steel  throughout.  There 
is  no  other  chain  on  the  market  that  will  compare  with  these  for  strength,  lightness  and  handsome 
appearance.  We  confidently  believe  that  our  ties  of  a  given  number  are  fully  equal  in  strength  to  a 
size  larger  of  any  other  on  the  market. 


MANUFACTURED    BY 


If  you  have  not  tried  our  Cow  Ties, 
send  for  sample  half-dozen. 


The  B.  GREENING  WIRE  CO. 


Write  for  Catalogue. 


—HAMILTON,  CANADA 


LO 


HARDWARE 


AN  ACCURATE  CYLOMETER. 

THE  cut  shows  what  is  known  as  the 
"  10,000  mile  Cyclometer,"  as  attached 
to  bicycle.  The  cyclometer  is  secured 
in  its  position  by  a  nut  on  the  end  of  the  front 
axle.  It  projects  but  half  an  inch  from  the 
side  of  the  fork,  and  its  weight  is  only  four 
ounces.  This  cyclometer  is  so  made  that 
while  it  will  record  a  total  of  9,900  miles 
and  repeat,  yet  it  has  independent  single 
trip  and  mile  dials.  The  dial  letteied  B  is  the 
trip  indicator,  recording  up  to  100  miles  and 
repeating.  The  dial  lettered  A  indicates  one 
mile  and  fractions  thereof.  The  total  mileage 
indicator  is  on  the  rear  of  dial  B.  This  in- 
dicator can  be  set  back  to  zero  at  the  end  of 


REGARDING  CASH   TRADE. 

A  GOOD  deal  has  been  said  lately 
about  building  up  business  on 
strictly  cash  lines,  and  to  a  great 
extent,  if  not  altogether  ignoring  credit, 
writes  "Perseverance"  in  Hardwareman. 
Now  I  frankly  admit  this  is  very  good,  as 
far  as  it  goes  and  under  certain  conditions  ; 
but  as  there  are  always  two  sides  at  the  very 
least  to  a  story,  so  there  are  several  ways  of 
looking  at  this  subject. 

Ironmongers  must  have  a  policy  as  well 
as  governments  ;  yet  the  policy  which  adapts 
itself  and  fits  into  the  circumstances  of  one 
may  be  of  no  value  whatever  to  another. 
In  exchanging  our  opinions,   then,   I   would 


the  season  or  at  any  intermediate  time  if  de- 
sired. The  A  and  B  dials  can  be  instantan- 
eously set  to  zero  by  simply  turning  them  by 
hand,  their  adjustment  in  no  way  affecting 
the  record  made  by  the  total  mileage  dial, 
which  constantly  adds  the  mileage  made  by 
the  wheel.  It  is  nickel  all  over,  presenting 
a  neat  appearance  on  the  wheel,  and  can  be 
easily  read  from  the  saddle  without  dis- 
mounting, and  is  in  no  way  objectionable  to 
a  rider.  It  is  absolutely  accurate,  reliable, 
and  durable,  and  not  affected  byduit.  Every 
instrument  is  warranted.  Rice  Lewis  & 
Son,  Ltd.,  of  Toronto,  are  building  the 
cyclometer. 

In  Hardware  of  the  7th  inst,  in  an 
article  referring  to  a  proposition  to  start 
malleable  iron  works  in  Toronto,  it  was 
stated  that  there  were  only  three  such  works 
in  Canada,  namely,  at  Oshawa,  Walkerville 
and  Smith's  Falls.  This  was  an  error 
There  ate  in  addition  to  those  mentioned 
the  following  :  P.  Kyle,  Mernckville,  Ont.  ; 
Malleable  Iron  Works,  Montreal  ;  Burrow, 
Stewart  &  Milne,  Hamilton. 


suggest  that  we  ought  to  make  clear  the 
conditions  under  which  these  experiences 
were  gained — theoretical  opinion  is  of  use, 
but  theory  redu:ed  to  practice  is  a  thousand 
times  more  so.  Our  policy  ought,  I  think, 
to  have  at  least  three  main  features  or  prin- 
ciples. First,  it  should  be  honest  ;  then 
workable  ;  and  it  should  also  be  profitable. 
It  may  appear  honest,  but  if  not  workable, 
what  is  it  good  for  ?  It  may  also  appear 
honest,  it  may  be  workable,  but  if  it  does  not 
pay,  again  I  ask,  what  is  it  good|  for  ?  I 
have  never  been  able  to  accept  any  principle 
of  business,  however  honest,  as  worth  our 
energies  which  did  not  leave  a  margin  of 
profit  sufficient  to  cover  all  expenses  and  re- 
coup those  who  labored  in  working  it  out.  I 
note  this  here  and  now,  because  in  the  fol- 
lowing statement  of  experiences  I  have  en- 
deavored not  to  lose  sight  of  the  fact.  It  is 
certainly  our  duty  to  look  after  the  interests 
of  our  customers   faithfully  and  well,  but  he 


must  be  a  fool  indeed  who  thereby  neglects 
his  own. 

Well,  then,  the  question  Cash  versus 
Credit  has,  I  dare  say,  bothered  many  older 
and  wiser  heads  than  mine  ;  but  as  it  has 
bothered  mine  considerably,  I  wish  to  say 
that,  if  it  is  possible  always  and  under  all 
circumstances  to  build  up  a  cash  trade  pure 
and  simp'e,  lam  a  most  miserable  failure. 
I  have  not  yet  been  ab  e  to  believe  that  cash 
trade  building  is  so  easy.  I  grant  that  in 
some  towns,  and  under  favorable  circum- 
stances, it  is  not  only  possible,  but  has  al- 
ready been  done.  But  these  I  think  are 
the  exceptions,  and  not  the  rule. 

My  experience  has  been  gained  in  a  town 
where  co-operative  stores  have  taken  a  very 
firm  hold,  and  possibly  most  of  my  readers 
may  think  a  better  town  for  building  up  a 
cash  trade  could  not  have  been  selected. 
Such,  alas  !  has  not  been  my  experience,  as 
I  find  the  average  co-operator  in  this  dis- 
trict not  at  all  against  a  little  credit  here  and 
there  where  it  can  be  had  on  reasonable 
terms.  I  have  many  steady  customers  of 
these  stores  (where  they  buy  the  necessaries 
of  life)  in  my  books,  and  I  am  not  alone  in 
this  experience.  I  think  I  hear  some  of  my 
readers  say,  "  Why  not  explain  to  these 
people  that  you,  too,  desire  to  sell  for  cash  ?" 
Why?  Because  I  have  tried  to  do  so,  and 
failed  to  secure  them  as  cash  customers. 
That's  why.  A  good  few  years  ago  I  was 
most  anxious  to  sell  for  cash  only,  and  I  did 
my  best  to  put  the  matter  plainly  before  all 
my  customers,  old  or  new.  I  did  not  suc- 
ceed. I  succeeded  certainly  in  sending  a 
number  past  my  door.  I  saw  customers 
getting  served  elsewhere — customers  with 
whom  I  had  very  pleasant  relations — and  I 
fear  the  results  would  have  been  disastrous 
had  I  not  set  my  face  determinedly  to  re- 
gain what  I  had  lost.  I  set  about  it  in  this 
way.  I  had  all  my  goods  marked  cash  and 
credit  prices,  intimating  to  all  who  called  my 
intention  of  adopting  this  system.  Even 
then  difficulties  stared  me  in  the  face.  A 
goodly  number  could  not,  or  would  not,  un- 
derstand why  this  difference  in  price  was 
necessary,  a  few  simply  refusing  to  buy  at 
all  unless  I  gave  credit  at  cash  prices.  This, 
of  course,  I  could  not  do  ;  and  for  some  time 
I  had  grave  doubts  of  the  wisdom  of  my  new 
policy.     I  determined,  however,  to  give  this 


The  Ontario  Tack  Co. 

Manufacturers  of 

Wire  Nails 

TACKS,  SHOE  NAILS,  ETC. 


Hamilton. 


Ontario. 
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CRESCENT  DAMPERS 

Patented  in  U.S.  and  Canada,  1893. 

Has  all  the  advaniages  of  a  high  priced  Stove  Pipe  Damper,  at  low 
cost.  LIGHT  FOR  FREIGHT.  Being  made  of  sheet  steel  will 
not  break,  and  being  double  will  not  warp.  Spring  keeps  damper  at 
any  angle  set  in  pipe. 

Manufactured  by 

Thos.  Davidson  &  Co. 

MONTREAL. 


method  as  fair  a  trial  as  I  had  done  in  adopt- 
ing the  cash  only  ;  and  after  about  ten  years 
I  see  no  reason  to  regret  the  step  then  taken. 

It  must  be  understood,  however,  I  do  not 
claim  for  this  system  success  everywhere.  I 
have  a  very  decided  opinion  it  would  not  suit 
everywhere  ;  but  I  hold  that  the  business 
doing  both  a  cash  and  credit  trade,  rightly 
conducted,  has  the  best  chance  of  bringing 
grist  to  the  mill ;  and  that,  I  take  it,  is  the 
principal  object  we  all  have  in  view. 

A  very  pertinent  question  here  would  be  : 
What  rule  is  to  be  followed  in  working  out 
this  system  and  in  fixing  the  difference  be- 
tween cash  and  credit  prices  ?  But,  as  I 
have  already  stated,  towns  and  their  people 
differ  so  widely  in  their  wants  and  circum- 
stinces,  that  no  hard  and  fast  line  can  pos- 
sibly be  drawn.  Careless  crediting  is  dan- 
gerous under  all  circumstances,  but  a  wise 
and  careful  grasping  of  the  situation,  and 
the  application  of  methods  suitable  to  each 
case,  will  assuredly  repay  those  who  carry  it 
on  safe  lines.  So  far  as  I  am  concerned,  I 
make  my  cash  prices  sufficiently  tempting  to 
encourage  those  who  are  able  and  willing  to 
pay  cash  to  do  so  ;  and  those  who  are  able, 
but  not  willing,  must  pay  what  I  consider 
necessary  to  cover  all  the  items  a  credit  trade 
requires.  Losses  do  come,  as  we  all  know  ; 
booking,  waiting,  etc.,  all  mean  money,  and 
credit  prices  must  carry  a  sufficient  extra  to 
meet  this.  I  repeat  again  :  No  price  is  safe 
unless  it  pays.  It  is  a  trifle  galling  to  be  told 
by  your  customerthe  difference  between  cash 
and  credit  is  too  great ;  but  my  experience  is 
that  credit  buyers  are  not  always  good 
judges  in  such  matters.  And  if  these  people 
find  fault  with  the  one,  they  can  always  have 
the  other  if  they  choose  to  pay.  I  make  the 
difference  fairly  substantial  for  another  rea- 
son, viz.,  it  enables  me  to  deal  justly  by 
those  whose  credits  are  shorter,  and,  there- 
by, safer,  than  others.  One  may  pay 
promptly  in  three  months  ;  others  hot  in 
six,  nine  or  twelve,  and  this  in  the  face  of 
stated  tetms.  This  may  not  be  the  ex- 
perience of  everyone,  but  it  is  mine,  and  I 
think  a  reasonable  scale  of  discounts  meets 
this  case. 

I  have  stated  shortly,   and  as  clearly  as  I 


can,  my  credit  system,  simply  hoping  that 
what  I  have  said  may  be  of  some  use.  And 
I  see  no  reason  why  there  should  not  be  a 
freer  exchange  of  opinion  amongst  us  than 
there  is.  None  are  too  old  to  learn,  and 
even  some  of  our  smartest  men  are  the 
better  of  a  hint  here  and  there,  though  it 
may  come  from  one  far  behind  them  in  the 
race  of  life.  It  is  because  I  have  been  able 
to  profit  by  what  I  have  read  in  these  pages 
and  in  other  trade  journals  that  I  have  con- 
sidered it  my  duty  to  do  all  I  could  in 
furtherance  of  this  principle. 


DISTINGUISHING  IRON  AND  STEEL 

IN  a  recent  note  on  the  too-prevalent 
practice  of  stamping  cast-iron  bits  and 
stirrups  with  the  word  "  steel,''  with 
clearly  deceptive  intentions,  we  gave  some 
hints  as  to  how  the  two  could  be  distin- 
guished by  the  dealer  where  he  had  any 
doubt  as  to  which  was  being  supplied  to 
him.  To  sell  goods  falsely  marked  is  a 
rather  serious  offence,  and  it  is  not  desirable 
that  in  such  articles  as  bits  and  stirrups, 
where  a  human  life  may  depend  upon  the 
soundness  of  the  article,  there  should  be 
any  deception  or  even  ground  for  mistake. 
There  are,  however,  difficulties  in  the  way 
of  ascertaining  just  the  nature  of  the  ma- 
terial, as  we  pointed  out,  but  in  the  last 
number  of  Saddlery  and  Harness,  Thomas 
Turner,  director  of  technical  instruction  to 
the  Staffordshire  county  council,  gives  the  fol- 
lowing method,  which  involves  some  trouble, 
but  is  in  many  respects  more  satisfactory 
than  any  we  have  already  given.  He  says  : 
Take  three  clean  test  tubes,  and  place  in 
each  about  half-an-ounce  of  dilute  nitric  acid, 
one  part  of  acid  to  two  of  water.  Add  to 
the  first  tube  a  small  quantity  of  turnings 
from  forged  wrought  iron,  about  as  much  as 
would  just  cover  a  threepenny  bit.  In  a  few 
minutes  these  will  dissolve,  and  when  the 
solution  is  cold,  give  a  pale  olive-green 
liquid.  To  the  second  tube  add  the  same 
quantity  of  forged  steel  turnings,  when  a 
brown  liquid  will  be  obtained,  the  color 
being  deeper  with  harder  steels.  To  the 
third  tube  add  the  same  quantity  of  turnings 


from  cast  iron,  when  a  black,  turbid  liquid 
will  be  produced.  It  is  easy,  having  once 
seen  this  experiment,  to  distinguish  in  any 
particular  case.  If  turnings  cannot  be  ob- 
tained, but  it  is  desired  to  test  the  article  it- 
self, the  following  rough  method  may  be 
used  :  A  drop  of  nitric  acid  placed  on 
forged  iron  gives  a  white  stain,  on  steel  a 
brown  stain,  and  on  cast  iron  a  rough,  dirty 
stain.  —  Hardwareman. 


"TREATING"   CUSTOMERS. 

THE  customer  who  is  in  the  habit  of 
taking  solace  out  of  the  clay  pipe  may 
experience  a  beatitude  through  a 
choice  Havana  cigar  which  will  allay  dis- 
cordant feelings  and  put  him  in  a  good  buy- 
ing humor,  says  the  Traveling  Salesman. 
But  it  must  be  handled  cautiously  by  the 
traveler,  and  it  must  never  appear  that  he 
goes  about  with  a  case  full  of  the  article,  in- 
tended expressly  to  give  him  an  audience 
with  the  trade.  The  dealer  is  not  to  be 
bought,  and  if  the  offering  of  a  cigar  carries 
with  it  the  rematest  intimation  of  this  sort, 
the  traveler  had  better  pack  his  grip  on 
the  spot.  Should  he  have  the  faculty  of 
casually  presenting  the  weed,  and  with  the 
same  air  of  unconcern  and  good  fellow- 
ship that  he  would  unconsciously  assume 
when  he  hands  a  cigar  to  a  friend  of  the 
inner  circle,  the  act  would  do  no  harm. 

But  this  is  a  hard  thing  to  do,  and  the 
man  you  may  never  have  seen  before  can 
hardly  fad  to  suspect  your  motive  when  you 
deliberately  hand  him  a  cigar.  This  is 
especially  apt  to  be  the  case  when  the  gentle- 
man is  not  a  smoker.  As  a  rule,  therefore, 
do  not  attempt  the  cigar  lay.  An  intimate 
acquaintance  with  the  customer  is,  unques- 
tionably, a  very  decided  advantage,  and  the 
nearer  the  traveler  can  get  to  a  customer  in 
a  dignified  way,  the  more  he  enhances  his 
chances  of  capturing  his  order.  The  ac- 
quaintance, however,  must  never  degenerate 
to  familiarity.  Some  travelers  assume  the 
familiar  manner,  and  think  they  have  made 
substantial  progress  when  they  can  address 
the  customer  by  his  given  name.  This  is 
dangerous  ground  to  tread  upon. 
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MONTREAL  MARKETS. 

Montreal,  July  20,  1894. 

HARDWARE. 

LAST  week's  remarks  about  the  hard- 
ware trade  apply  equally  as  well  to 
whatever  developments  have  occurred 
this  week.  The  prospect  of  better  times  to 
come  has  met  with  no  check,  although  it  is 
not  developing  quite  as  quickly  as  one 
could  wish.  The  approach  of  harvesting 
means,  of  course,  the  usual  dulness  during 
that  period.  The  demand  has  lately  been 
good  for  shelf  goods.  Payments  still  con- 
tinue somewhat  slow,  and  will  undoubtedly 
remain  in  this  position  for  some  weeks  to 
come. 

Wire — The  demand  for  hay  baling  wire 
has  kept  on  steadily  increasing  ;  in  fact  it  is 
the  liveliest  end  of  this  line.  Wholesalers 
have  been  getting  in  good  supplies,  their 
stocks  having  run  down  considerably.  The 
jobbing  movement  in  wire  continues  quiet. 

Rope— Quietness  is  the  most  prominent 
feature  in  this  line.  We  quote :  Sisal, 
7  to  7 }4c.  for  7  16  in.  and  upwards,  and  14c 
for  deep  sea  line.  Pure  Manilla,  9Xc  for 
7-16   in.  and  upwards,  6^c.  for  smaller. 

Cutlery — There  has  been  a  slight  re- 
vival in  cutlery.  Though  no  sales  of  any 
importance  have  been  made,  the  sorting-up 
demand,  which  at  one  time  looked  like 
waning,  has  brightened  up  considerably. 

Sporting  Goods — Dealers  in  this  line 
are  not  completely  satisfied  with  the  move- 
ment. The  promised  improvement  has 
failed  to  materialize. 

Cut  Nails — Jobbers  say  there  is  nothing 
doing,  and  manufacturers  agree  with  them. 
A  fair  basis  may  be  quoted  at  $1.80  to  $1.85. 


Wire  Nails — Last  week's  demand  for 
wire  nails  still  continues,  but  it  is  in  a  small 
way. 

Horse  Nails — Actual  requirements 
furnish  the  scant  demand  in  this  line. 
There's  actually  nothing  doing,  and  prices 
remain  just  about  the  same. 

Green  Wire  Cloth — The  limited  sup- 
ply of  this  article  has  kept  the  market  a 
brisk  one  all  summer,  and  the  demand  still 
continues,  although  it  cannot  last  much 
longer.     Stocks  in  hand  are  rather  slim. 

Tacks — Makers  are  still  complaining  that 
trade  is  dull.  The  effect  of  the  discount  has 
still  failed  to  put  in  an  appearance,though  there 
is  some  hope  ahead,  as  dealers  report  that 
what  might  almost  be  called  a  fair  business 
has  been  doing. 

Chain — Dull  with  nothing  doing  is  about 
all  that  can  be  said  of  this  line. 

Horseshoes — The  demand  has  increased 
a  little  during  the  past  week  with  jobbers, 
and  makers  have  felt  a  much  heavier  de- 
mand than  for  some  time  past,  the  dealers 
having  allowed  their  stocks  to  meet  an  in- 
creasing demand  in  a  depleted  condition. 
The  basis  is  still  $3.65. 

Ware — Peerless  and  white  ware  are 
meeting  with  a  fair  demand  in  a  moderate 
way.  They  are  about  all  that  is  moving  in 
this  line. 

Tools — The  harvest  tool  inquiry  has  ap- 
parently been  about  satisfied,  and  as  trade 
in  other  lines  has  not  increased  to  any 
marked  extent,  business  is  dull. 

Ice  Cream  Freezers — The  continued 
warm  weather  keeps  the  demand  for  ice 
cream  freezers  a  thoroughly  satisfactory  one. 

Plumbers'  Supplies— Plumbing  and 
building  supplies  remain  quiet.  There  is 
nothing  of  any  account  doing. 


Lead  Pipe — The  moderate  jobbing  move- 
ment previously  noted  still  continues. 

Hinges — Steady  prices  and  a  moderate 
demand  can  be  noted  in  this  line. 

Tar — This  market  rules  about  the  same 
as  last  week,  and  business  has  not  been 
marked  by  anything;  out  of  the  ordinary. 
We  quote  :  Rosins,  $2.75  to  $5.25  as  to 
brand;  coal  tar,  $325  to  $3.7$;  cotton 
waste,  5  to  7c.  for  colored  and  7  to  10c.  for 
white  ;  oakum,  5^  to  7^c,  and  cotton  do. 
10  to  12c. 

Turpentine — There  has  been  no  change 
in  turpentine,  and  46c.  for  large  lots  and  47c. 
for  small  is  the  quotable  figure. 

Cement — No  particular  movement  has 
marked  the  cement  market.  A  fairly  good 
business  is  being  done.  Prices  are  steady 
at  $1.95  to  $2.05  for  English  brands,  and 
$1.85  to  $1.95  for  Belgian,  and  to  arrive, 
English  brands  $1.95  and  Belgian  $1.80  to 
$1.90. 

Firebricks — Prices  for  firebricks  maybe 
quoted  at  $15.50  to  $19.50  per  1,000,  as  to 
brand,  with  a  quiet  business  doing. 
METALS, 

During  the  past  week  a  stronger  feeling 
has  prevailed  in  the  market  for  pig  iron 
owing  to  the  small  s'.ocks  on  spot,  the  light 
arrivals  and  the  improved  demand.  A  bid 
of  $19  was  made  for  a  hundred-ton  lot  of 
Summerlee,  but  the  holder  refused  it.  Tin 
plates  and  cokes  have  tIso  been  stronger. 
The  volume  of  business  is  steadily  increas- 
ing, and  orders  are  coming  in  freely  from 
local  and  country  buyers,  and  the  market  is 
in  consequence  more  active. 

Pig  Iron — Firm  prices  at  primary  sources 
continue  to  have  an  advancing  effect  on 
prices  here,  though  no  actual  change  can 
yet  be  quoted.     The  arrivals  are  not  espe- 


McClary's  Famous  Furnaces 

Our  Steel  Dome  and  Steel   Low  Radiator  Coal  Furnace,  with 
three  steel  radiating  flues,  is  the  most 

Powerful  and  Economical 

heater  in  Canada.      Send  card  for  descriptive  catalogue  and  testimonials. 


THE  McCLARY  MFG.  CO. 

London  .  Toronto  .  Montreal  .  Winnipeg"  .  Vancouver. 
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(^larkson 


ACCOUNTANTS 


Established  1864. 

26  Wellington  St-  East,  TORONTO 

Books  for  Retailers 

Published  for  the  good  of  the  trade. 


Ideas  for  Hardware  Merchants 

As  its  name  implies  it  is  full  of  ideas 
for  the  retail  hardware  merchant. 

PRICE,  50  CENTS  (Half  Price) 

Buying;,  Handling  and  Selling  of  Tea 

Being   the    experience   of    the    most 
prominent  and  successful  merchants. 

PRICE,    25    CENTS. 

Pitfalls  of  the  Dry  Goods  Trade 

This  is  another  batch  of  Prize  Essays 
full  of  valuable  information. 

PRICE,  10  CENTS 

Sent,  postpaid,  on  receipt  of  price. 


THE  CANADIAN  GROCER 

TORONTO. 


S8.  SMOKELESS  POWDER 


Is  the  best ;  it  does 
notcontain  any  nitro 
glycerine,  and  is  not 

affected  by  the  heat  or  cold.  It  is  made  by  the  Smokeless  Powder  Company,  Limited, 
Dashwood  House,  New  Broad  Street,  London,  E.  C.  Works,  "  Barwick  Herts."  It 
is  used  by  sportsmen  all  over  the  Dominion.  One  firm  in  New  York  have  purchased 
forty  tons  within  the  last 
twelvemonths.  A  stock 
kept  at  Montreal. 


JAMES  DARLING  &  CO. 


Send  for  Price  List. 


429  Board  of  Trade  Building: 

MONTREAL,  Agents. 


_a.:r,:e]    yotx    _a_   kickee  ? 

If  So,  Do  All  Your  Kicking  Before  Pay  Day 


Many  dealers  are  now  kicking  themselves  DflTATfl  Q 1 10  CIKIIOLi 
because  they  did  not  order  our  I  U  I  A  I  U       DUu  Ulluit 

when  they  had  a  chance  to  get  it.  Some  who  did  buy  it  are  kicking  themselves 
because  they  did  not  buy  more.  Nearly  all  have  lost  sales  by  not  having  enough 
to  supply  the  demand.  In  the  meantime,  while  the  bugs  are  kicking  with  the 
stomach  ache,  we  call  your  attention  to  our 

O^LCinsriEID      PLASTEE 
which  we  can  supply  to  all  points  west  of  Toronto  cheaper  than  any  other  manufac- 
turer.    We  can  sell  it  in  ten-barrel  lots  about  as  cheap  as  you  can  buy  by  the  car- 
load elsewhere. 

We  shall  offer  all  Alabastine  dealers  this  Fall  another  great  Money  Maker  and 
Trade  Catcher.  Our  genius  is  now  at  work.  It  pays  to  have  your  name  on  our 
list,  because  you  will  get 

First-class  Goods,  Goods  that  Draw  Your  Competitors' 

The  Best  Advertised  Goods,  Customers, 

Liberal  Discounts  to  Quantity  Buyers,  Always  at  Low  Prices  for  Prompt  Pay. 


THE   ALABASTINE   CO.,   Limited, 

PARIS,   ONT. 


&co. 


26,   28,  30   Front  St.   West,  TORONTO 

Th^tvt^T   T^TLT    T^r^TT^T^'     SAMUEL,  SONS  &  BENJAMIN 

J^VrslCjr-Ul^X-1     JLJLOUi^±^.      164  Fenchurch  St.,  London,  E.  C. 


Lifi^VLPS 


AND 


Lamp  Goods 


Gas  Fixtures 


Of  all  descriptions 

And  splendid  assortment. 


■WEITE    FOE    PEICES. 
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MONTREAL  MARKETS— Continued. 

cially  heavy.  We  quote:  Summerlee,  $19.25 
to  $1975;  Egl'nton,  $18  to  $18.50;  Carn- 
broe,  $18  to  $18.50  ;  Ferrona,  $16.50  to  $17  ; 
and  Siemen's,  No.  1,  $16.50  to  $16.75. 

Bar  Iron — A  lair  amount  of  business  'is 
reported  at  former  prices.  We  quote  from 
$1.70  to  $1.75. 

Tin  Plates — Last  week's  advance  is  still 
maintained  ;  stocks  are  small  and  importers' 
agents  are  finding  the  brisker  market  they 
waited  for.  Charcoals  are  about  the  same. 
Cokes  can  be  quoted  at  $3  to  $3.25,  and 
charcoal  at  $3.35  to  $3  50. 

Canada  Plate — The  demand  for  these 
continues  good,  and  prices  remain  firm  at 
unchanged  quocations  of  $2  20  to  $2.25. 

Terne  Plates — Terne  plates  are  steady 
at  the  recent  decline,  and  prices  are  un- 
changed.    The  quotation  is  $6  to  $6  20. 

Sheet  Iron — With  a  basis  of  $2.40,  sales 
have  continued  steady  with  a  moderate  de- 
mand. 

Iron  Pipe— There  is  but  little  doing  at 
present  in  this  line. 

Galvanized  Iron — The  demand  for  gal- 
vanized sheets  is  maintained  in  a  fair  way,  at 
4#  to  4  J^c.  for  ordinary  brands;  Morewood, 
5^to6c;  tinned  sheets,  coke,  No.  24,  6 
to  6Xc;  No.  26,  bl/t  to  6^c,  with  the  usual 
extra  for  larger  sizes. 

Ingot  Tin — The  firmness  of  the  past  few 
weeks  still  continues,  though  prices  are  un- 
changed since  last  week's  advance  to  17^ 
and  18c. 

Copper — Business  continues  dull  in  cop- 
per, and  prices  are  unchanged.  We  quote  : 
9^  to  10c. 

Steel— Remains  unchanged  with  a  small 
enquiry.  We  quote  :  Best  cast  steel  io>£  to 
12c;  spring,  $2.50;  tire,  $2.50  to  $2.75; 
sleigh  shoe,  $2.40;  round  machinery  steel,  $3. 

Boiler  Plates,  etc. — There  has  been 
no  change  in  this  line  since  last  reported. 

Spelter — This  line  is  unchanged  at  the 
previous  quotation  of  $4.25  to  $4.50. 

Zinc  Sheets — Prices  are  steady  at  $5  to 
$5  25.  with  only  a  small  demand. 

Lead — The  English  advance  of  10s.  per 
ten  h  is  not  yet  affected  our  market,  in  which 
only  a  moderate  business  is  doing  on  a  basis 
of  $260  to  $2.75. 

Hoops  and  Bands — There  is  no  change 
to  note  in  this  line.  Prices  remain  at  $2.30 
to  $235. 

Antimony — Dull  and  unchanged  at  \oyi. 

tO   I2C. 

GLASS. 

The  glass  market  remains  much  the  same, 
quiet  and  unchanged.  We  quote  $1.25  for 
first  break;  $1.30  second  break,  per  50  feet ; 
$325  for  first  break  per  100  feet;  putty  in 
bulk,  $1.85. 

PAINTS  AND  OILS. 

Recent  advices  from  abroad  indicate  a 
stronger  market  for  white  lead,  with  a  slight 
a  Ivance  in  prices.  This  has  not  affected  the 
markets  here,  and  a  little  cutting  has  been 
indulged  in  in  the  face  of  a  probable  sympa- 


EASTLAKE   GALVANIZED   STEEL  SHINGLES 


March, 


January,  1894. 


Patented  April,  188 

The  Shingle  that  others  TRY  to  imitate.      Has  no  equal  in  any  particular.     The  EASTLAKE  is  in  use  on  more 
roofs  than  all  other  shingles  combined.        Never  fails  to  give  satisfaction. 
We  protect  the  trade,  and  will  quote  liberal  prices  to  those  who  mention  that  they  saw  our 
advertisement  in  Hardware. 


Sole    Manufacturers 


BEWARE   OF   CHEAP   IMITATIONS 


The  Metallic  Roofing  Co,  of  Canada,  Limited 


82  to  90  Yonge  Street, 
TORONTO,  ONT. 


thetic  advance  with  the  English  market. 
Paints  are  quiet.  The  following  are  the 
quotations  :  Choice  brands  white  lead, 
Government  standard,  $4.75;  No.  i,  $4.50; 
No.  2,  $4.25  ;  No.  3,  $4  ;  No.  4,  $3.75;  dry 
white  lead,  4^c.;  red  lead,  pure,  4XC-;  do., 
No.  1,  4c;  zinc  white,  pure,  $7.25;  No.  1, 
$6.25  ;  No.  2,  $5.25;  linseed  oil,  round 
lots,  raw,  54  to  55c,  boiled,  57  to  58c. 

PETROLEUM. 

A  fair  amount  of  new  business  is  reported 
in  petroleum,  though  some  of  it  has  been 
done  at  lower  prices,  sales  in  car  lots  at 
io^c.  being  made  at  the  sheds.  The  result 
is  that  it  is  difficult  to  get  more  than  that 
figure  now,  though  the  sales  were  supposed 
to  be  on  the  quiet.  Contracts  for  the  com- 
ing season's  supply  will  be  made  next  month 
and  may  lead  to  better  business.  We  quote  : 
Canadian  refined  at  io^c.in  shed  in  Montreal 
for  round  lots,  and  12c.  for  small  quantities. 
American  petroleum,  14  4-5C.  in  car  lots, 
I5#c  in  iobarrel  lots,  15KC.  in  5-barrel 
lots,  and  16c.  for  single  barrels,  net  cash  ; 
American  benzine,  23  to  25c.  ;  Canadian 
benzine,  io^c.  Petrolea;  I2^c.  Montreal. 

CHEMICALS    AND    DYESTUFFS. 

A  weaker  feeling  in  bleaching  powder  in 
the  home  market  is  the  principal  feature  in 
this  market.  Shippers  have  reduced  their 
prompt  shipment  price  £1  per  ton.  The 
local  trade  is  fairly  good.  We  quote  as 
follows:  Bleaching  powder,  $2.5010  $2.75  ; 
bicarb,  soda,  $2.25  to  $2.35  ;  sal  soda, 
70  to  75c.  ;  carbolic  acid,  lib.  bottles, 
25  to  30c.  ;    caustic  soda,  60  per  cent.,  $2.15 


to  $2.75  ;  ditto,  70  per  cent.,  $2.40  to  $2  50  ; 
chlorate  of  potash,  20  to  22c;  alum,  $1.40  to 
$1.50  ;  copperas,  75  to  80c.  ;  sulphur  flour, 
$1.75  to  $2.00  ;  ditto  roll,  $2.00  to  $2.10  ; 
sulphate  of  copper,  $4.50  to  $500;  white 
sugar  of  lead,  7%  to  8>£c.  ;  bicarb,  potash, 
10  to  12c.  ;  sumach,  Sidly,  per  ton,  $75  to 
$80  ;  soda  ash,  48  to  50  percent.,  $1.15  to 
$1.50  ;  chip  logwood,  $2  00  to  $2  10  ;  castor 
oil,  6'/i  to  7c. ;  and  Norwegian  cod  liver  oil, 
$25  to  $26. 

HIDES. 

The  receipts  of  all  kinds  of  hides  have 
been  light,  and  the  demand  is  slow  with  the 
market  quiet  and  steady.  The  calfskin 
market  is  about  over.;  5c.  is  the  quotation. 
We  quote  for  hides  :  No.  1,  3^c  ;  No.  2, 
2^c  ;  and  No.  3,  i^c. 

TALLOW. 

Rather  more  enquiry  has  been  experienced 
for  tallow  and  some  fair  sized  lots  have 
changed  hands  at  6%  to  6^c,  with  small 
quantities  at  6|^c. 


MONTREAL    TRADE    NOTES. 

The  fresh  arrivals  of  "Puritana"  en- 
amelled ware  are  turning  out  to  be  of  even 
finer  quality  than  any  previous  importa- 
tions. It  is  giving  excellent  satisfaction  to 
those  dealers  who  have  been  fortunate 
enough  to  place  their  orders  early. 

Walter  H.Cottingham&  Co.  have  secured 
sole  agency  for  Canada  of  the  firm  of 
Walkers,  Parker  &  Co.,  Ltd.,  London,  manu- 
facturers and  grinders  of  white  lead.  A 
stock  of  this  well  known  br^nd  will  be  car- 
ried in  Montreal,  and  the  trade  will  be  able 
to  get  at  reasonable  figures  a  genuine  Eng- 
lish ground  white  lead  of  the  finest  quality. 
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TORONTO    MARKETS. 

Toronto,  July  20,  1894. 

HARDWARE. 

TAKING  it  all  round  trade  in  general 
hardware  is  not  unsatisfactory.  It  is 
not  brisk,  and  although  it  exhibits  the 
gradual  falling  off  that  is  usual  at  this  time, 
yet  there  is  a  fair  business  doing  notwith- 
standing that  orders  are  as  a  rule  small. 
Demand  is  still  dropping  off  for  fencing 
wire,  while  coppered  steel  wire  is  looking  a 
little  better.  In  rope  the  feature  is  a  further 
advance  in  both  sisal  and  manilla,  but  nails 
are  in  steady  demand,  while  in  wi»-e  there  is 
a  decline  in  business.  Trade  is  about  qver 
in  green  wire  cloth.  Business  in  tacks 
seems  to  be  awakening  at  last,  and  in 
plumbers'  supplies  more  life  is  exhibited. 
Briskness  in  harvest  tools  continues  to  be  a 
feature  of  trade.  A  reduction  of  ic.  per  lb. 
has  been  made  in  the  price  of  paris  green, 
English  make,  and  demand  has  fallen  off 
materially.  Payments  are  still  improving 
slightly. 

Wire— There  has  not  been  any  further 
change  in  wire  fencing,  the  volume  of  busi- 
ness still  being  light.  The  demand  for  cop- 
pered steel  wire  for  spring  bed  purposes  is, 
however,  somewhat  better.  Prices  are  as 
before. 

Rope — Another  advance  has  taken  place 
in  this  article,  sisal  now  being  quoted  on  the 
basis  of  7lAc.  per  lb.  and  manilla  on  the 
basis  of  9lAc.  There  is  very  little  business 
doing  in  the  way  of  shipping  from  stocks. 
We  quote  as  before:  Sisal,  7-16  in.  and  larger, 
7}4c;.  %,  5-16,^  in.,  8c.  Manilla,  7-i6in. 
and  larger,  9^c;   '/,  5-16,  Y%  in.,  10c. 

Cut  Nails — A  number  of  carload  lots 
have  been  forwarded  during  the  past  week, 
but  the  general  orders  are  not  as  numerous 
as  they  have  been.  Base  price  is  unchanged 
at  $1.80  Toronto  for  carload  lots,  and  $1.85 
for  small  lots. 

Wire  Nails — Trade  has  deteriorated  in 
this  line  somewhat  during  the  week,  not  as 
many  car  load  lots  having  been  called  for. 
Discounts   are   unchanged  at   75,  10  and  5 


pc  cent,  shipments  in  10-keg  lots  being 
prepaid. 

HORSc:  Nails— There  is  nothing  special 
to  report  in  this  connection.  Demand  is 
only  for  immediate  requirements,  which  at 
this  time  of  year  are  only  small.  Discounts 
are  still  60  per  cent,  off  "  C,"  and  60  and 
lyi  percent,  off  "P.B." 

Green  Wire  Cloth— An  occasional 
order  is  being  received,  but  business  in  this 
line  may  be  considered  over  for  the  season. 
Stocks  have  been  nicely  reduced,  large 
quantities  having  been  disposed  of  during 
the  summer.  We  quote  as  before,  $1.85  per 
ico  square  feet. 

Cutlery — Trade  remains  much  about 
the  same,  quiet  and  unchanged. 

Sporting  Goods— The  season  is  begin- 
ning to  open  out ;  demand  is  principally  for 
rifles,  it  yet  being  early  for  much  movement 
in  guns. 

Screen  Doors  and  Windows— The 
new  shipments  which  arrived  a  few  weeks 
ago  have  gone  out  fairly  well,  and  with  the 
exception  that  jobbers  have  been  compelled 
to  carry  over  a  few  more  doors  than  was  ex- 
pected, business  has  been  fairly  satisfactory. 
Stocks  of  windows  have  been  reduced  to  a 
minimum. 

Tacks — A  little  reaction  has  taken  place 
trade  in  this  line  being  exceedingly  flat  for 
some  time.  This  improvement  may  be  at- 
tributed to  the  recent  reduction  in  price. 
We  quote  :  Cut,  carpet  blued,  gimp,  60 
per  cent.;  do.,  tinned,  70  per  cent.;  copper 
nails,  bi%  per  cent  ;  clout  nails,  60  to  67  j£ 
percent.;  trunk  nails,  60  to  65  per  cent.; 
shoe  finders'  tacks,  50  per  cent.;  shoe  nails, 
Hungarian  nails,  etc.,  yj%  per  cent. 

Chain — A  few  orders  are  being  received, 
but  the  volume  of  trade  is  far  from  satisfac- 
tory. 

Horseshoes — Demand  is  increasing,  but 
shipments  from  stock  are  still  on  the  light 
side.  Prices  are  $3.80  Toronto  and  $3.85 
London. 

Ware — Eclipse  and  Peerless  are  still  in 
good  demand,  especially  so  in  kettles  and 
teapots.     Enamelled   kettles  are  also  going 


out  well,  but  in   wnite   waie  tne  same  dull 
feeling  prevails. 

Lawn  Mowers— Jobbers  do  not  look  for 
many  more  orders  in  this  line.  Although 
business  has  not  been  as  good  as  last  year, 
prices  were  held  at  figures  which  were  more 
satisfactory  than  last  season. 

Plumbers'  Supplies — Country  trade  has 
shown  more  life  during  the  past  week,  but 
nothing  new  has  transpired  on  city  account. 

Lead  Pipe — Quite  a  number  of  orders 
for  small  lots  have  been  handled  during  the 
week,  but  not  many  ton  shipments  have 
gone  forward.  We  quote  :  Toronto  and 
the  west  30  per  cent,  off  in  small  lots,  and  30 
and  10  per  cent  off  in  ton  lots  ;  points  east 
of  Toronto  35  per  cent,  oft  in  small  lots,  and 
35  and  10  per  cent,  off  in  ton  lots. 

Builders'  Supplies — In  the  country 
'rade  is  keeping  up  fairly  well,  but  there 
has  been  no  improvement  in  city  trade. 

Hinges— Trade  is  fairly  satisfactory  and 
prices  rule  as  before. 

Harvest  Tools — demand  continues 
brisk  for  fork?,  cradles  and  scythes.  Spades 
and  shove  Is  are  quieter,  but  it  is  expected 
that  trade  in  these  particular  lines  will  im- 
prove in  the  course  of  the  next  few  weeks. 

Horse  Pokes — Trade  is  now  virtually 
over  as  far  as  large  quantities  are  concerned. 
Jobbers  will  have  to  carry  over  a  few  more 
than  was  expected,  judging  from  the  de- 
mand at  the  beginning  of  the  season. 

Ice  Cream  Freezers— Are  in  steady 
demand,  but  large  shipments  are  not  numer- 
ous. The  "Gem"  brand  is  the  kind  being 
principally  called  for  at  discount  of  60  per 
cent. 

Clothes  Wringers— Trade  is  still  quiet, 
demand  only  being  tor  small  quantities. 
We  quote  $28  per  dozen  for  Royal  Canadian. 

Binder  Twine — Jobbers  are  not  disposed 
to  do  business  at  present  prices.  There  is 
some  talk  of  there  being  a  shortage,  and  the 
Patron  factory  at  Brantford  has  advanced 
prices  ic.  per  lb.  A  few  lots  of  American 
twine  have  been  brought  in,  but  the  figures 
are  said  to  have  been  above  those  ruling  for 


Best  Value 


on   Earth. 


These  are  the  Furnaces  that  secure,  the 
trade  for  dealers  who  handle  them. 
They  have  no  rivals  bat  many  imitators. 


Clare  Bros.  &  Co. 


....Preston,  Ont, 
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*he  domestic  article.  We  quote  :  Blue  rib- 
Don,  8c.  ;  Red  Cap,  7c.  ;  Sterling,  6Xc  ; 
Common  Sense,  6^c.  ;  prison  made,  8c, 
freight  prepaid. 

Tar,  Etc. — Business  fair.  We  quote  : 
Roofing  pitch,  $2.50  per  brl.;  pure  coal  tar 
$4  per  brl.;  refined  coal  tar,  $4.50  per  brl.; 
XXX  refined  coal  tar  in  quart  tins,  $i  per 
doz.;  best  Southern  pure  tar,  $6  per  brl.  and 
75c.  per  doz.  pint  tins;  pine  pitch,  $2.75 
per  brl. 

Cement,  Etc.  -Much  as  before.  We 
quote  :  Portland  cement  (English),  $3  per 
brl. ;  New  Brunswick  plaster  paris,  $2  per 
brl.;  Canadian  water  lime,  $1.25  per  brl. 

Firebrick,  Etc. — Scotch  firebrick,  $3.25 
per  100;  Scotch  fireclay,  $1  per  100  lbs. 
METALS. 

There  is  a  little  better  enquiry  for  bar  iron, 
but  pig  iron  remains  much  as  before.  Iron 
pipe  exhibits  some  falling  off,  while  sheet 
copper,  sheet  steel,  and  terne  plate,  show 
some  improvement. 

Pig  Iron — There  is  a  little  doing  in 
Nova  Scotia  pig  at  $19  to  $20  in  small  lots, 
Toronto.  The  Americans  seem  disposed 
to  meet  competition  and  there  is  a  little  do- 
ing in  their  makes.  We  quote  :  Sum- 
merlee,  $20  to  $20.50  ;  Carnbroe,  $19  to 
$19.50  ;  Siemen's,  $19  to  $20. 

Rogers,  Brown  &  Co.,  Buffalo,  report  the 
Toronto  market  for  American  pig  iron  as 
follows  :  Business  is  quiet  although  not  ap- 
proaching the  stagnation  at  present  prevail- 
ing in  iron  circles  in  the  States.  There  is 
some  little  demand  for  early  shipments,  and 
a  somewhat  larger  inquiry  for  future  deliv- 
ery. The  market,  however,  lacks  tone, 
and  prices  are  weak.  We  quote  on  the 
cash  basis  f.  o.  b.  Toronto  in  bond  : 
No.  1  foundry  strong  coke  iron  Lake 
Superior  ore,  $12.55  !  No.  2  foundry 
strong  coke  iron,  Lake  Superior  ore,  $12.05; 
Jackson  county  silvery,  No.  1,  $16.80  to 
$1830;  Lake  Superior  charcoal,  $15.55; 
Southern  soft,  No.  1,  $11.75;  Southern  soft, 
No.  2,  $11.50. 

Bar  Iron — Enquiries  are  coming  in 
more  frequently,  but  jobbers  still  find  it 
difficult  to  procure  enough  to  supply  the  de- 
mand. The  demand  covers  quite  an  assort- 
ment of  sizes.  The  base  price  rules  as  be- 
fore at  $1.85. 

Sheet  Iron — Trade  has  been  fairly  satis- 
factory during  the  week,  quite  a  large  quan- 
tity of  the  lighter  gauges  having  been  dis- 
posed of.  Prices  are  being  well  maintained. 
We  quote  8  to  16  gauge,  $2.50;  18  ditto, 
$2.25;  20  ditto,  $2.25  ;  22  to  24  ditto,  $2.35  ; 
26  ditto,  $2.45  ;  28  ditto,  $2.65  ;  tinned  sheet 
iron,  Gorbal's,  26  gauge,  S'AC-  Per  lb. ;  22  to 
24  gauge,  6)4c.  ;  16  to  20  gauge,  6#c 

Iron  Pipe — Business  is  not  quite  as 
heavy  as  it  was,  although  the  demand  in 
galvanized  exceeds  the  supply.  Owing  to 
the  strike  in  the  United  States  very  little  of 


this  article  has  been  in  the  market  or  been 
obtainable  from  the  factories  there.  Dis- 
counts are  70  per  ceDt.  for  black  and  50  to  50 
and  5  per  cent,  for  galvanized. 

Galvanized  Iron — Business  is  fairly 
brisk.  Some  good  shipments  are  being 
made  from  stock,  but  the  principal  trade 
seems  to  be  on  import  account.  Quantities 
are  offering  in  case  lots  at  $4.35  for  28 
gauge. 

Corrugated  Iron — Business  is  good 
and  better  than  last  year  at  this  time,  taking 
it  altogether.  We  quote:  "Owl"  brand 
from  genuine  steel  plates,  zinc  coated,  $4.25 
to  $6  per  square  ;  painted  steel,  same  brand, 
$3  to  $4.75  according  to  gauge. 

Ingot  Tin — Nothing  new  has  transpired 
in  this  article.  Prices  are  being  held  firm 
for  small  lots.  Very  few  shipments  have 
been  made.  Prices  are  as  before — namely, 
19  to  i9)4c.  for  ton  lots  and  20  to  20}4c. 
for  small  lots. 

Ingot  Copper — There  is  no  improve- 
ment to  note,  business  still  being  flat. 
Prices  still  rule  at  10  to  io^c 

Sheet  Copper — Is  showing  more  ac- 
tivity both  in  small  and  large  sizes.  Roofing 
copper,  on  the  other  hand,  is  not  going  out 
quite  as  freely  as  it  has  been.  An  improve- 
ment is,,  however,  expected  shortly.  We 
quote  untinned  at  14  to  \6yic.  according  to 
weight  and  size  ;  brazier  sheets  14  to  17c, 
according  to  quality. 

Boiler  Tubes — Trade  remains  much  as 
before.  We  quote  as  follows  :  \%  inch,  7c; 
1%  inch,  7^c;  \%  inch,  8c;  2  inch,  8j£c; 
2]i  inch,  9c.;2>^  inch,  9^c;  3  inch,  nj£c; 
y/2.  inch,  14c;  4  inch,  19c. 

Sheet  Steel — Demand  is  increasing,  for 
the  better  as  well  as  the  lower  grades.  We 
quote  :  8  to  16  gauge,  $2.75  per  100  lbs.; 
18  to  20,  $2.65;  22  to  24,  $2.85;  26,  $3.10. 

Zinc  Spelter — There  have  been  a  few 
sales  made  during  the  week,  but  generally 
speaking  the  demand  is  far  from  satisfac- 
tory, as  has  been  the  case  for  some  time. 
The  idea  as  to  price  is  4Xc  for  domestic, 
and  4>2C.  for  imported. 

Tin  Plates— Although  trade  has  not 
been  large,  demand  is  steady  and  prices 
have  been  well  adhered  to.  We  quote 
$3.50  to  $3.75  for  "I.C.,"  and  $3.25  to 
$3.35  fot  coke. 

Terne  Plates — Are  showing  more  ac- 
tivity. Quite  a  few  shipments  have  been 
made  during  the  week,  and  quite  a  number 
of  enquiries  have  been  heard.  Prices  are 
$6.50  to  $6.75  according  to  quality. 

Zinc  Sheets — Trade  is  beginning  to 
look  brighter.  Jobbers  are  now  in  posses- 
sion of  fall  supplies,  and  some  fall  shipments 
have  been  made.  We  quote  case  lots  at 
4^c,  and  small  lots  at  5c. 

Hoops  and  Bands — Business  is  not  as 
good  as  it  was.  Whi'e  the  demand  is  steady, 
it  is  only  for  small  quantities.    Prices  can  be 


shaded  10  per  cent,  per  100  lbs.,  but  for 
small  lots  $2.25  is  the  idea.  American  steel 
$2. 

Canada  Plates — Shipments  from  stock, 
except  on  city  account,  are  small.  Some  of 
the  country  dealers  are  receiving  their  im- 
port lots,  but  the  majority  of  the  shipments 
will  not  reach  their  destination  until  middle 
of  August  or  beginning  of  September. 

Solder — Trade  keeps  fair.  During  the 
week  there  have  been  some  good  shipments 
made;  12^  to  14c.  is  still  the  idea  as  to 
price. 

Pig  Lead — No  new  features  have  de- 
veloped. If  anything  a  little  more  business 
has  been  done  at  the  advanced  price,  but 
no  round  lots  have  changed  hands.  We 
quote  $2.90. 

Antimony — Trade  continues  dull,  and 
featureless  at  9^  to  10c.  tor  Cookson's. 

GLASS. 

Nothing  new  has  developed  during  the 
week.  There  is  an  active  demand,  but 
prices  are  unsatisfactory  on  account  of  the 
cutting  that  is  being  practised.  We  quote 
$1.20  to  $1.25  for  first  break. 

OLD  MATERIAL. 

Trade  has  picked  up  a  little  during  the 
week  ;  still,  it  is  not  as  brisk  as  it  should 
be.  Prices  are  unchanged  and  as  follows  : 
Agricultural  scrap,  50c  per  cwt.  ;  ma- 
chinery cast,  50c  per  cwt.;  stove  cast 
scrap,  30  to  35c.  ;  No.  1  wrought  scrap,  40c. 
per  cwt.  ;  N0.2,  including  sheet  iron,  hoop 
iron  and  mixed  steel,  10c ;  new  light  scrap  cop- 
per d%  to  7c;  heavy  scrap  copper  7^ 
to  7^c;  old  copper  bottoms  6  to  6j4c; 
light  scrap  brass  4c;  heavy  yellow  scrap 
brass  6c;  heavy  red  scrap  brass,  6  to 
6 J^c, ;  scrap  lead,  iyi  to  i^c;  scrap  zinc, 
\Yz  to  i#c;  scrap  rubber,  2%  to  3c;  coun- 
try mixed  rags,  60  to  75c  per  100  lbs.;  clean 
dry  bones,  50  to  60c  per  100  lbs.  ;  borings 
and  turnings,  10c. 

PAINTS  AND  OILS. 

Trade  is  quiet,  but  it  is  on  the  whole  bet- 
ter than  at  the  same  time  last  year.  Pay- 
ments are  fair,  with  cash  payments  larger 
than  usual  at  this  time. 

White  Lead— The  turnover  is  still  small. 
Prices  are  still  held  at  4^  to  4|^c 

Prepared  Paints— There  is  still  a  fairly 
good  movement  for  the  season  at  the  un- 
changed price  of  $1.05  for  pure. 

Linseed  Oil — Demand  is  only  moder- 
ate. We  still  quote  53  to  54c  for  raw,  and 
56  to  57c  for  boiled. 

Turpentine — Demand  is  light  and  quo- 
tations as  before,  namely,  43  to  44c  f.  o.  b. 
Toronto. 

Paris  Green — Demand  is  practically 
over,  only  small  lots  moving,  and  prices  on 
the  English  article  have  been-  reduced  ic. 
per  lb.  We  quote  :  English,  112  lb.  drums, 
14  to  I4#c;  and  56  lb.  drums  at  14^  to 
15c.  ;  Canadian,  100  lb.  drums,  13c;  1  lb. 
packages,  i4j£c 
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Castor  Oil — Much  as  before.  We  still 
quote  6%  to  6^c.  in  case  lots,  and  7c.  in 
single  tins. 

Seal  Oil — Refined  is  unchanged  at  58  to 
59c.  per  gallon. 

PETROLEUM. 

Trade  remains  much  as  before.  We 
quote,  in  5  to  10  brl.  lots,  imperial  gallon) 
Toronto  :  Canadian,  12  to  I2>£c.  ;  carbon 
safety,  1^%  to  16c.  ;  Canadian  water  white, 
16  to  17c;  American  water  white,  18  to  19c; 
photogene,  20c. 

The  Petrolia  Advertiser,  in  its  weekly  re- 
port, says  :  "  Petrolea  crude,  93c.  per  brl. ; 
Oil  Springs  crude,  94>^c.  per  brl.  ;  refined, 
5^  to  6Xc.  in  bulk,  or  8}4  to  9c.  in  barrels 
in  car  lots  f.o.b.  here.  The  flash  test  has 
been  lowered  from  90  to  850,  and  should 
make  a  difference  of  a  few  cents  per  barrel 
in  the  price  of  crude.  The  market  is  in 
such  an  apathetic  stale,  however,  that  little 
or  no  change  has  as  yet  resulted.  Perhaps 
another  day  or  two  may  tell  a  different  tale. 
We  are  of  opinion,  nevertheless,  that  the 
change  in  the  flash  test  should  increase  the 
price  of  the  crude  article,  and  if  it  does  not 
do  so  it  is  due  to  the  fact  that  the  producer 
has  given  over  all  his  rights  to  the  refiner 
by  submitting  quietly  to  the  direct  delivery 
system." 


MARKET    NOTES. 

Paris  green  is  ic.  per  lb.  lower. 

Another  slight  advance  is  announced  in 
the  price  of  sisal  and  manilla  rope. 

Sanderson  Pearcy  &  Co.  have  to  hand 
another  shipment  of  double  diamond  glass. 

Official  figures  show  an  increase  of  1,720 
tons  in  stocks  of  copper  from  July  1  to 
July  15. 

The  Metallic  Roofing  Co.  have  received  a 
contract  for  shingling  J.  E.  Seagram's  dis- 
tillery at  Waterloo  with  Eastlake  galvanized 
shingles. 

The  Toronto  Silver  Plate  Co.  have  de- 
livered the  large  challenge  cup  which  they 
manufactured  for  the  Dunlop  Tire  Co.  This 
is  the  largest  cup  ever  manufactured  in 
Canada. 

Gurney  Foundry  Co.  have  secured  the 
contract  for  heating  and  ventilating  the 
Markham  public  school  and  the  Bowman- 
ville  high  school.  Oxford  hot  air  heaters  are 
to  be  used  in  both  places. 

Chas.  Boeckb&Sons  have  just  made  a  ship- 
ment of  goods,  principally  of  their  standard 
brushes,  to  Newfoundland,  with  a  view  to 
introducing  them  there.  The  firm  is  now 
fitting  out  its  travelers  with  a  new  set  of 
samples  for  the  fall  trade. 

The  Toronto  Smelting  and  Refining 
Works,  Frankel  Bros.,  proprietors,  have 
removed  their  works  from  Queen  street  to 
1 16-130  George  street.  Having  put  up 
several  new  furnaces  for  both  smelting  and 


RAZORS 


See  our  fully  warranted   German 
Hollow   Ground   Razors.       Fresh 
stock  just  received.      Good  assort- 
ment, low  price,  splendid  value. 

A.    C.    LESLIE    &    CO.  Montreal  and  Toronto. 


Our 

Specialty 


PURE  TURPENTINE 


Our  Customers 
Need  fear  no 
Adulteration 


Every  barrel  guaranteed  !     We  are  headquarters  for  the  Pure  Article. 
Remember  these  facts  when  placing  your  orders. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W,,  TORONTO 


BEST  ON  THE  MARKET. 


Manufactured  by 


Write  for  sample  cards  and  prices. 


The  James  Robertson  Co.  Ltd.,  Toronto 

THE  WHITMAN  &  BARNES  MEG.  CO 

Canadian   Branch:    St.  Catharines,  Ont. 


NO.  i 


Nail  Hammer 


It  cannot  be  excelled  in  quality  or  finish  by 
any  Hammer  mauufactured. 

Our  "Garden  City"  Nail  Hammer 


GET    OUR    PRICES  and 
TRY   OUR    GOODS 


Is  the  best  and  cheapest 
"Solid  Cast  Steel"  Ham- 
mer on  the  market. 


We  aim  to  keep  in  stock  a  full  line  of  Hammers,  Sledges, 
etc.,  and  will  make  prompt  shipments 
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refining  purposes,  they  are  now  in  position 
to  fill  all  orders  promptly.  Trade  has  in- 
creased considerably  with  them  during  the 
last  two  weeks.  They  are  making  a  speci- 
alty of  Hercules  Babbitt  Metal,  which  they 
claim  will  not  heat  under  almost  any  friction. 

Toronto  Mill  Stock  and  Metal  Co.  have 
put  in  a  new  five  horsepower  motor.  They 
are  now  putting  out  from  40  to  50  bales  of 
extract  daily.  They  say  that  the  paper 
stock  business  is  improving  in  Canada. 
Canadian  mills  are  inquiring  for  various 
kinds  continually.  Ameticans  are  also  send- 
ing orders  moie  frequently  than  heretofore. 
This  business  is  also  owned  by  Frankel 
Bros.,  but  is  conducted  by  their  manager, 
M.  H.  N.  Loeser,  who  has  been  connected 
with  the  rag  trade  during  the  past  twenty 
years. 

Parmenter  &  Bulloch,  of  Gananoque,  re- 
port a  largely  increasing  demand  for  their 
black  and  blued  (especially  black)  wire  nails. 
They  are  also  experiencing  a  large  demand 
for  bright  wire  nails  and  other  lines  of  their 
manufacture.  Their  f;ctory  is  running 
fourteen  hours  per  day. 


UNITED  STATES  MARKETS. 

New  York,  July  20,  1894. 

PIG  Tin — The  undertone  of  weakness  to 
the  market  that  was  visib  e  on  Monday 
seemed  more  pronounced  on  Tuesday 
under  the  influence  of  continued  free  arrivals 
here  and  unfavorable  advices  from  the  Lon- 
don market.  The  latter  shows  2s.  6d.  to  5s. 
decline,  and  the  arrivals  were  60  tons,  mak- 
ing a  total  of  990  tons  thus  far  this  month. 
Some  effort  was  made  in  the  direction  of 
sustaining  prices  by  bidding  19.25c.  on 
'Change  for  prompt  delivery.  But  best  offers 
there  on  sellers'  option  this  month  were  not 
above  19.15c,  and  offers  of  August  delivrry 
at  19. ioc.  failed  to  arouse  attention.  In 
short,  it  looked  very  much  as  though  19.10c. 
was  nearest  to  the  true  net  cash  value  for 
round  lots,  since  small  parcels  were  turned 
out  at  19.25  to  19. 30c,  ordinary  terms. 

Copper — The  market  remains  bare  of 
distinctly  new  feature.  Deliveries  in  fulfil- 
ment of  old  contracts  are  still  on  a  liberal 
scale  and  likely  to  be  so  for  some  time  to 
come,  but  new  offerings  are  reserved,  and 
fresh  orders  are  not  only  small  but  scarce. 
Prices  vary  little  from  9.10  to  9.15c.  for  Lake 
Superior  ingot,  &}{  to  9c.  for  electrolytic, 
and  &%  to  8^c.  for  ordinary  casting  stock. 

Pig  Lead  —  Spot  parcels  of  common  west- 
ern, being  rather  scarce,  are  held  firmly  at 
about  3.50c,  but  stock  to  arrive,  delivery  at 
sellers'  option  during  this  month,  was  offered 
at  3.45c,  and  as  low  as  3.35c  was  quoted  on 
later  deliveries.  Upon  the  whole  the  mar- 
ket showed  rather  weaker  tone,  since  buyers 
at  the  modified  prices  were  extremely  few. 
St.  Louis  wire  to  the  Metal  Exchange  was 
3  ioc.  The  London  cable  was  £9  1  is.  3d. 
for  soft  Spanish. 

SPELTER — In  the  character  of  demand 
there  is  no  visible  change.  More  than  a  car 
load  or  two  at  a  time  is  rarely  called  for.  The 
slowness  of  demand  offsets  in  some  degree 
the  late  curtailment  of  production, and  prices 
are  a  shade   easier,  with    3.50c.    appa-ently 


full  value  for  ordinary  Western  brands.  St. 
Louis  wire  to  the  Metal  Exchange  was 
3.22  >£.  London  cables  quoted  ^16  for  good 
merchant  brands. 

Antimony — Jobbing  business  is  fair,  but 
movement  of  round  lots  continue  slow, 
prices  remain  at  about  Zl/2  to  8^c  for  Hal- 
lett's,  and  ioc.  for  Cookson's. 

Tin  Plate — In  some  quarters  slightly 
better  business  was  reported,  but  most  re- 
ports were  to  the  effect  that  operations  in 
both  spots  and  futures  are  still  on  a  moder- 
ate scale. 

Iron  and  Steel— In  some  departments 
rather  more  cheerful  reports  were  made  as 
to  inquires  and  prospects,  but  actual  busi- 
ness in  either  crude  or  finished  material  does 
not  seem  to  get  above  commonplace  lines, 
and  competition  is  still  keen  enough  to  keep 
prices  low  nearly  all  along  the  line,  particu- 
larly for  pig  iron  and  structural  material. 


CHATS  WITH  RETAILERS. 

Albert  Walsh,  304  Queen  street  west,  is 
carrying  in  stock  a  fine  assortment  of  Ox- 
ford ranges.     He  too  reports  business  quiet. 

Hatch  &  Co.,  446  Queen  street  west,  re- 
port business  quiet  at  the  moment.  Mr. 
Hatch  started  in  business  last  fall,  and  has 
been  doing  well.  He  has  a  neat,  trim  store 
inside,  and  a  fine  display  of  stoves  and  tin- 
ware in  his  window. 

B.  Ibbotson,  208  Queen  street  west,  seems 
to  be  the  only  man  that  is  able  to  report 
business  fairly  good.  He  has  a  fine  window 
display  ot  cutlery  and  bicycle  sundries. 

F.  W.  Unitt,  380  Queen  street  west,  is  re- 
moving to  his  old  stand  about  the  1st  of 
August.  Like  nearly  all  others  he  reports 
business  quiet.  He  is  showing  a  large 
assortment  of  ready  mixed  paints.  Paints 
and  oils  seem  to  be  about  the  only  thing 
moving. 

"  I  have,"  said  Mr.  Unitt,  "a  big  reward 
for  The  Hardware  reporter  who  adver- 
tised my  skates  last  winter.  Out  of  a  stock 
of  1,200  skates  I  have  only  about  100  left." 


PERSONAL  MENTION. 

WL.  OGLE,  the  well  known  repre- 
sentative of  the  Gutta  Percha  and 
•  Rubber  Manufacturing  Company, 
of  Toronto,  arrived  here  by  yesterday's  Pa- 
cific express  on  a  business  visit  to  the  pro- 
vince. He  is  staying  at  the  Leland. — News, 
Vancouver. 

Charles  M.  Holden,  of  Sanderson  Pearcy 
&  Co.,  is  taking  in  the  Mackinaw  trip. 

James  Dwyer,  president  and  manager  of 
the  Peninsular  Stone  Co.,  Detroit,  was  in 
Toronto  this  week. 

D.  McKillop,  formerly  of  the  McClary 
Manufacturing  Co.,  was  in  Toronto  this 
week. 

W.  Patterson,  formerly  with  M.  &  L. 
Samuel,  Benjamin  &  Co.,  but  now  of  Chi- 
cago, is  in  Toronto  renewing  old  acquain- 
tanceships. 

T.  P.  Pearce,  of  14  Prince  Arthur  avenue, 
Toronto,  died  at  Santa  Barbara,  Cal.,  on  the 
14th  inst.  Mr.  Pearce  and  the  Bank  of  To- 
ronto boughtoutthe  Cobourg,  Peterboro'  and 


Blairton  railroad  for  $30,200.  Afterwards  he 
bought  out  the  Bank  of  Toronto's  share  for 
$18,000.  He  then  sold  to  the  G.  T.  R.,  and 
realized  nearly  a  quarter  of  a  million  on  his 
deal.  Mr.  Pearce  was  one  of  the  greatest 
speculators  in  Canada. 

Sanderson  Pearcy,  of  Sanderson  Pearcy 
&  Co.,  is  in  Hamilton  this  week,  attending 
the  meeting  of  the  Masonic  Grand  Lodge. 

Alfred  W.  Clark,  of  the  Yale  &  Towne 
Mfg.  Co.,  New  York,  was  in  Toronto  last 
week,  in  the  interests  of  his  firm. 

C.  P.  Godden,  hardware  merchant,  King 
street  east,  Toronto,  is  in  Montreal  on  a 
pleasure  trip.    He  went  down  on  his  "bike." 

W.  Mathieson,  Sherbourne  and  King 
streets,  Toronto,  is  holidaying  in  Owen 
Sound. 

G.  F.  Moorehouse,  Queen  street  east,  To- 
ronto, starts  this  week  on  a  fortnight's  cruise 
on  Lake  Ontario. 

These  are  among  the  outside  merchants 
who  have  been  in  Toronto  during  the  week: 
Wm.  Taylor,  Carleton  Place  ;  S.  L.  McKay, 
Kingsville;  H.  H.  Otton,  of  H.  H.  Otton  & 
Son,  Barrie. 

Coleman  Miller,  with  M.  &  L.  Samuel, 
Benjamin  &  Co.,  is  taking  a  special  business 
trip  through  Manitoba  and  the  Northwest  in 
the  interest  of  his  firm.  He  will  be  absent 
about  four  weeks. 

A  son  of  J.  L.  Draney,  hardware  merchant 
of  Fergus,  who  has  been  ill  and  whose  death 
was  expected,  has  so  far  recovered  as  to  be 
able  to  start  on  a  trip  to  British  Columbia 
in  search  of  health.  He  was  in  Toronto 
this  week  en  route  for  the  Coast. 


IRON  BOUNTIES. 

THE  Finance   Minister   gave  notice  on 
Wednesday  of  the   following   resolu- 
tions, which  he  will   introduce  in  the 
House  : 

First — That  it  is  expedient  to  provide  that 
the  Governor-in-Council  may  authorize  the 
payment  of  a  bounty  of  $2  per  ton  on 
all  pig  iron  made  in  Canada  from  Cana- 
dian ore,  a  bounty  of  $2  per  ton  on  all  iron 
puddled  bars  made  in  Canada  from  Cana- 
dian pig  iron  manufactured  from  Canadian 
ore,  and  a  bounty  of  $2  per  ton  on  all  steel 
billets  manufactured  in  Canada  from  pig 
iron  made  in  Canada  from  Canadian  ore, 
and  such  other  ingredients  as  are  necessary 
and  usual  in  the  manufacture  of  such  steel 
billets,  the  proportion  of  such  ingredients  to 
be  regulated  by  order  ot  the  Governor-in 
Council. 

Second — That  it  is  expedient  to  provide 
that  in  the  case  of  the  products  of  furnaces 
now  in  operation  the  said  bounties  shall  be 
applicable  only  to  such  products  manufac- 
tured therein  between  27th  March,  1891,  and 
26th  March,  1899,  both  days  included,  and 
that  in  the  case  of  the  products  of  any  fui- 
nace  which  commences  operations  here- 
after, but  prior  to  27th  March,  1899,  the 
said  bounties  shall  be  applicable  to  such 
products  manufactured  therein  during  a 
period  of  five  years  from  the  date  of  com- 
mencing operations. 
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TRADE    CHAT. 

THE  varnish  works  of  McCaul  Bros., 
Eastern  avenue  and  St.  Lawrence 
street,  Toronto,  was  damaged  by  fire 
to  the  extent  of  $700  the  other  morning.  One 
of  the  employees  was  badly  burned  about 
the  face. 

The  Sydenham  Glass  Co.,  Wallaceburg, 
Ont.,  is  aoplying  for  incorporation. 

A  bicycle  factory  is  to  be  started  in  St. 
Thomas.     W.  J.    Brownell  is  the  promoter. 

Winnipeg  Street  Railway  Co.  has  volun- 
tarily increased  its  employees'  wages. 

The  competition  of  native  coal  has  caused 
a  reduction  of  $1  a  ton  in  the  American 
article  at  Winnipeg. 

A  New  Westminster  despatch  says  that 
the  mills  are  now  commencing  to  ship  lum- 
ber again  to  the  east. 

J.  S.  Scott,  liquidator  of  the  D.  R.  Dewey 
Coal  Co.,  has  signed  judgment  against  D. 
R.  Dewey  for  $3,000  and  costs. 

It  is  expected  now  that  the  new  United 
States  tariff  will  not  go  into  force  till  Sept. 
1  St. 

The  quantity  of  logs  coming  down  the 
Gatineau  river  this  year  is  smaller  than 
usual. 

The  roller  rink  at  Tilbury  has  been  pur- 
chased by  Jas.  McDonald,  who  intends 
building  a  large  planing  mill  thereon. 

The  Dominion  Government  has  announced 
that  the  Insolvency  bill,  which  has  already 
passed  the  Senate,  will  not  be  dealt  with  by 
the  House  of  Commons  this  session. 

During  the  first  six  months  of  1894,  471 
families  from  the  United  States  reported  to 
the  Customs  authorities  at  St.  Hyacinthe, 
Que.,  their  intention  of  becoming  residents 
of  Canada. 

The  business  men  of  Delhi  have  decided 
to  close  their  places  of  business  Thursday 
afternoons  until  the  middle  of  September, 
and  at  8.30  evenings,  excepting  Saturdays 
and  days  preceding  holidays. 

The  Kemp  Manufacturing  Co.,  who  have 
been  closed  down  for  the  last  couple  of 
weeks,  have  resumed  work  in  all  the  depart- 
ments of  the  factory,  and  all  the  old  hands 
are  being  taken  back. 

The  Waterous  Engine  Works  Company, 
of  Brantford  and  Winnipeg,  has  secured  a 
contract  for  putting  in  large  boilers  for  one 
of  the  Ontario  Government  institutions. 
The  order  represents  some  $6,ooo. 

The  Comet  Cycle  Company  has  taken  out 
a  permit  to  build  a  five-story  brick  warehouse 
and  factory  on  Temperance  street,  Toronto, 
on  the  site  of  the  old  disused  church.  The 
cost  is  to  be  $25,000. 

Gait  Reformer  :  What  may  lead  to  a  great 
chemical  discovery  in  the  manufacture  of 
ice  was  brought  to  light  Thursday.  It  ap- 
pears that  the  flow  of  gas  had  been  stopped 


in  two  services  belonging  to  Dr.  Hawkeand 
Mr.  Strong,  and  when  those  were  dug  up  to 
find  out  the  cause  ot  the  impediment,  two 
chunks^f  solid  ice  were  found  lodged  in  the 
pipes,  preventing  the  current  from  passing 
through.  The  pipes  were  only  a  lew  feet 
below  the  surface,  and  the  discovery  seems 
to  have  puzzled  the  experts. 

A  well  arranged  store  is  literally  "  the 
magnet  that  hangs  in  the  hardware  shop," 
or  any  other  place  for  that  matter.  And 
disorder  is  the  negative  pole  that  says  No  ! 
to  every  intending  customer. — Hardware 
Reporter. 

Assignees  Blackley  and  Cihill,  of  the  W. 
A.  Freeman  estate,  have  entered  suits 
against  J.  T.  Carroll  and  J.  S.  Hossack  to 
set  aside  deeds  of  property  from  Freeman 
to  them  on  the  ground  of  alleged  fraudulent 
preference  as  against  other  creditor^. 

Ottawa  tradesmen  are  complaining  of 
great  inconvenience  being  caused  them  by 
the  non-payment  of  the  civil  service  on  the 
15th,  owing  to  Parliament  not  having  voted 
any  supplies  yet  for  the  current  fiscal  year. 
This  means  that  about  $150,000,  which 
usually  goes  into  circulation  in  the  middle  of 
each  month,  remains  in  the  Bank  of  Mon- 
treal, and  will  stay  there  until  after  proroga- 
tion, which  may  take  place  on  Saturday,  or 
may  not  be  until  next  week. 

A  vacant  store  on  Broadway  is  quite  a 
novelty  in  our  town.  There  is  one  at  pre- 
sent, the  hardware  stock  of  W.  W.  McGregor 
having  been  removed  to  Foster  &  Hobbs', 
who  were  the  purchasers  of  it. — Tilsonburg 
correspondent,  St.  Thomas  Journal. 

The  platinum  mines  of  the  Ural  Mount- 
ains, which  constitute  the  world's  chief 
source  of  supply,  are  being  worked  to  their 
fullest  capacity  with  orders  two  years  ahead. 

To  find  the  weight  of  an  iron  casting  mul- 
tiply weight  of  white  pine  pattern — very  dry 
— by  20  ;  if  not  perfectly  dry  and  well  sea- 
soned, multiply  by  19  or  18. — Ex. 

The  machine  shop  owned  and  occupied  by 
Jacob  Miller,  Clinton,  was  completely  de- 
stroyed by  fire,  and  very  little  of  the  con- 
tents saved,  Saturday  morning.  The  loss 
will  be  $2,500  and  insured  for  $500. 

J.  Cameron,  representing  the  T.  B.  Mc- 
Lean Co.,  of  Toronto,  is  in  the  city  on  his 
way  to  the  coast.  The  publications  repre- 
sented are  The  Canadian  Grocer,  Books 
and  Notions,  The  Hardware  Mer- 
chant, Dry  Goods  Review,  and  The 
Printer  and  Publisher.— Fiee  Press, 
Winnipeg. 

Great  excitement  prevailed  in  and  about 
the  Kempt  gold  mine,  Yarmouth  county,  the 
latter  part  of  the  past  week,  owing  to  a  most 
extraordinary  pay  streak  of  quartz  having 
been  discovered  on  Tuesday  last  by  the  pro- 
spectors of  an  American  company,  who 
bonded  the  areas  some  two  years  ago.  The 
property  is  known  as  the  Reeves  and  Kin- 
ney mine,  and  the  new  find  far  exceeds  any- 


thing yet  discovered  in  America.  Mr. 
David  Cowan,  of  Digby,  an  authority  on 
such  matters,  and  who  was  present  for  a 
day  or  two,  states  that  the  entire  lead,  as  far 
as  opened  up,  appears  to  be  almost  a  solid 
mass  of  gold,  and  that  while  there  he  saw 
three  men  unearth  thousands  of  dollars  in 
value  of  the  precious  metal  each  day. — Ex. 
The  stocks  of  shellac  are  said  to  be  light 
all  over  the  world,  owing  to  the  crop  of 
sticklac  having  been  a  failure  for  the  last 
two  seasons.  Sticklac  \z  produced  in  the 
jungles  of  India  by  a  little  insect  who  works 
his  way  into  the  low  shrubbery.  He  cannot 
exist  except  where  there  is  dampness  and 
shade,  and  still  too  much  moisture  is  harm- 
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ful  to  him.  Conditions  have  lately  been 
unfavorable  to  him,  with  the  result  that  a 
scarcity  of  this  article  is  lmTiinent  for  the 
remainder  of  the  year. — Ex. 

An  interesting  experiment  has  been  made 
on  the  Austrian  Northwestern  Railway  with 
an  apparatus,  invented  by  an  Austrian  en- 
gineer, for  the  purpose  of  enabling  a  loco- 
motive to  consume  its  own  smoke.  This 
mechanism  is  understood  to  have  worked 
with  complete  success  in  the  run  of  an  ex- 
press engine  wi  h  a  load  of  153  tons  from 
Vienna  to  Znaim,  and  of  a  freight  locomotive 
hauling  a  burden  of  350  tons  over  the  same 
distance  on  the  return  journey.  No  trace  of 
smoke  was  perceptible,  a  light  steam  being 
all  that  escaped  from  the  funnel.  The  ap- 
paratus is  said  to  be  simple,  economical, 
and  easily  worked. 


CANAL  TO  HUDSON  BAY. 

A  MAP  showing  the  proposed  route  of 
the  Manitoba  and  Hudson  Bay 
canal  is  posted  up  in  the  board  of 
trade  rooms  in  the  city.  A  comparison  of 
the  cost  of  cutting  the  Erie,  Chesapeake, 
Champlain,  Conllion  and  Rideau  canals, 
places  the  cost  of  the  Manitoba  and  Hudson 
Bay  canal  at  anywhere  from  $731,000  to 
$4,750,000,  for  the  required  distance  of  43 
miles.  The  distances  are  as  follows  :  Win- 
nipeg city  to  Lake  Winnipeg  by  river,  42 
miles  ;  mouth  of  Red  River  to  entrance  of 
Great  Playgreen  Lake,  270  miles  ;  entrance 
Great  Playgreen  Lake  to  Whiskey  Jack  por- 
tage, 72  miles  ;  Whiskey  Jack  portage,  car- 
ried, 4  miles  ;  Cross  Lake  and  unnamed 
lake,  63  miles  ;  canal  to  elbow  of  Nelson 
River,  foot  of  Sepeweks,  23  miles;  navigable 
stretch,  Nelson  River  to  Gean's  Rapids,  80 
miles  ;  canal  to  Grass  River,  i  mile  ;  Split 
and  Assian  Lakes,  40  mijes  :  canal  to  Lake 
Waskatowaka,  15  miles  ;  Waskatowaka 
Lake  to  Great  Churchill  River,  172  miles  ; 
Churchill  River  to  Hudson  Bay,  105  miles  ; 
total  887  miles,  of  which  43  miles  would  be 
canal.  The  amount  named  would  be  an 
average  cost  per  mile  on  the  canals  named 
of  $54,370  per  mile,  or  $2,337,910  for  the  43 
miles  of  cutting  needed  on  the  Manitoba 
and  Hudson  Bay  canal. — Free  Press,  Win- 
nipeg. 

WORKING  HIGH  STEEL. 

There  is  considerable  complaint  by  the 
makers  of  tool  steel,  says  a  contemporary, 
in  regard  to  the  way  product  is  handled  by 
tool  makers.  The  extensive  use  of  costly 
and  complicated  shapes  of  cutting  tools, 
even  in  the  ordinary  machine  shop  practice 
of  the  present  day,  and  the  increased  use  of 
such  tools  for  cutting  steel  instead  of  iron, 
leads  to  a  demand  for  steel  of  high  temper. 
But  the  steel  makers  say — and  truly — that 
such  steel  must  be  worked  with  great  care, 
or  satisfactory  results  will  not  obtain. 
Greater  care  must  be  used  than  in  working 
steel  with  less  carbon.     Such  steel  is  bought 


with  the  expectation  of  getting  superior  re- 
sults, and  if  they  are  not  obtained  the  steel 
maker  is  blamed  when  the  fault  may  be 
entirely  in  the  way  it  is  worked.  ^Shallow 
fires,  and  uneven  heating  and  overheating, 
lead  to  a  good  deal  of  fault-finding  with  the 
higher  grades  of  tool  steel.  It  requires  skill 
of  a  higher  order,  and  much  care  and  judg- 
ment, to  manage  in  the  forging  and  temper- 
ing these  high  grades  of  steel,  and  unless 
this  is  employed  it  is  quite  as  well,  or  better, 
to  use  steel  lower  in  carbon,  which  will  stand 
rough  treatment  better  than  the  higher 
grades. 

BICYCLE  SCREW  PLATES. 

HERE  is  something  that  every  hard- 
ware man  should  have  in  stock  in 
these  days  of  the  bicycle.  It  is 
Lightning  Bicycle  Screw  Plates,  adjustable 
dies  with  case-hardened  guides,  and  the 
tools  are  to  be  found  in  stock  with  Rice 
Lewis  &  Son,  Ltd. 


No.  1.  With  stock,  tap  wrench  (fitting  in 
stock),  and  5  Birmingham  ("stubs")  wire 
gauge  sizes  taps,  dies  and  guides.  Usual 
assortment,  124°,  1242,  i25°,  1348,  135°^  or  an 
equal  number  of  other  regular  sizes.  Stock 
6  inches  long  ;  diameter  of  dies,  %  inch. 


SET  WITH  |0  BIRMINGHAI 
WIRE  GAUGE  SIZES 
AND  TAP   WRENCH 


"SETlOUeHTMrNG'STOCK  S  IH'CONG 


No.  2. 

No.  2.  With  stock,  tap  wrench  (fitting  in 
stock),  and  10  Birmingham  ("stubs")  wire 
gauge  sizes  taps,  dies  and  guides.  Usual 
assortment,  1156,  1240,  1242,  125°,  1256,  1348, 
1356,  1456,  1556,  1656,  or  an  equal  number  of 
other  regular  sizes.  Stock  6  inches  long  ; 
diameter  of  dies,  Y%  inch. 


No.  3. 

No.  3.  With  stock,  tap  wrench  (fitting  in 
stock),  and  15  Birmingham  ("stubs")  wire 
gauge  sizes  taps,  dies  and  guides.  Usual 
assortment,  938,    1038,  1140,    1156,  1240,  1242, 

125°,     1256,    1348,     1354,     1356,    i456>     Ij56)     jjfo 

1656,  or  an  equal  number  of  other  regular 
sizes.  Stock  6  inches  long  ;  diameter  of 
dies,  y&  inch. 


DIDN'T  KEEP  THEM  IN  STOCK. 

HOUSE  furnishing  dealer  (to  customer 
just  entering) — "Good  morning, 
sir." 

Customer — "  I  want  to  see  those  things 
that  you  fasten  on  a  door  so  as  to  make  it 
shut  itself." 

H.  F.  U. — "  Oh,  yes  ;  an  automatic  door 
closer." 

C— "  That's  it  ;  and  it  must  not  be  high- 
priced." 

H.  F.  D. — "  Yes,  sir  ;  a  cheap  automatic 
door  closer." 

C. — "  And  not  too  complicated,  either." 

H.  F.  D. — "  I  understand.  You  want  an 
automatic  door  closer  of  simple  design  and 
small  cost." 

C. — "  Exactly.  But  not  one  of  those  in- 
fernal things  that  slam  the  door  to  with  a 
bang." 

H.  F.  D. — "  That  would  be  a  nuisance, 
of  course.  What  you  want  is  an  automatic 
door  closer  of  simple  design,  small  cost,  and 
with  an  easy  spring." 

C— "  That's  right.  But  I  don't  want  it  to 
close  the  door  too  slowly,  either." 

H.  F.  D. — "  In  other  words,  you  require 
something  fasterthan  cold  molasses.  Briefly, 
what  you  are  looking  for  is  an  automatic 
door  closer  of  simple  design  and  small  cost, 
that  is  neither  too  slow  nor  too  fast." 

C— "That's  all  right.  And,  besides,  it 
musn't  be  like  some  I've  seen,  where  a  man 
needs  the  strength  of  an  ox  to  open  the 
door." 

H.  F.  D.— "  Very  well.  Now,  let's  under- 
stand each  other.  You  want  to  buy  an  auto- 
matic door  closer,  simple,  cheap,  neither  too 
slow  nor  too  fast,  and  easily  operated." 

C. — "  Correct.     Show  me  one." 

H.  F.  D. — "  I'm  very  sorry,  sir,  but  I  do 
not  deal  in  automatic  door  closers." — Ex. 


IN  OLD  CARIBOO. 

The  ditching  contracts  of  D.  McGillivray 
on  the  Horsefly  and  South  Forks  Hydraulic 
Companies'  claims  are  reported  to  be  making 
most  satisfactory  progress.  The  former  will 
be  completed  within  a  fortnight,  |and  suf- 
ficient water  is  coming  down  to  operate  two 
monitors,  one  being  at  present  at  work.  On 
the  South  Fork  claim  one  monitor  is  also  at 
work,  and  the  long  length  of  ditch  is  also 
stretching  out.  This  one,  however,  is  too 
large  an  undertaking  for  a  single  season,  and 
it  will  be  midsummer,  1895,  before  water 
will  be  on  through  it.  A  wash  up  on  both 
claims  is  expected  to  be  had  about  the  15th 
July  next,  and  hopes  run  high  of  a  great 
showing.  Some  quiet  observers  mention  a 
thousand  pounds  of  gold  as  the  probable  re- 
sult, but  whether  this  can  be  realized  or  not, 
there  is  but  little  doubt  that  its  value  will  be 
represented  by  six  figures  in  the  dollars' 
column. — News,  Vancouver. 
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STRENGTH  OFCASTINGSAND  WOOD 

PROF.  ROBERT  H.  THURSTON,  in 
a  recent  discussion  of  strength  of  ma- 
te) ials,  made,  according  to  Iron  Trade 
Review,  a  number  of  interesting  compari- 
sons. At  the  outset  he  gave  the  following 
generally  accepted  figures  :  Cast  iion  weighs 
444  pounds  to  the  cubic  foot,  and  a  i-inch 
square  bar  will  sustain  a  weight  of  16,500 
lbs.;  bronze,  weight  525  lbs.,  tenacity  36,000; 
wrought  iron,  weight  480,  tenacity  50,000; 
hard  "  struck  "  steel,  weight  490,  tenacity 
78,000;  aluminum,  weight  168,  tenacity  26,- 
000.  We  are  accustomed  to  think  of  metals 
as  being  stronger  than  wood,  and  so  they 
are,  generally  speaking,  if  only  pieces  of  the 
same  size  be  tested.  But  let  equal  weights 
of  the  two  materials  be  compared,  and  it 
will  then  be  found  that  several  varieties  of 
wood  will  prove  stouter  than  ordinary  steel. 
A  bar  of  pine  just  as  heavy  as  a  bar  of  steel 
an  inch  square  will  hold  up  125,000  lbs.;  the 
best  ash  175,000  lbs.;  and  some  hemlock 
200,000  lbs.  Wood  is  bulky.  It  occupies 
ten  or  twelve  times  the  space  of  steel.  The 
best  steel  castings  made  for  the  U.S.  Navy 
have  a  tenacity  of  65,000  to  75,000  lbs.  to 
the  square  inch.  Whitworth  by  solidifying 
such  castings  under  great  pressure,  got  a 
tensile  strength  of  80,000  to  150,000  lbs. 
By  "  drop  forging"  no  doubt  this  may  soon 
be  paralleled.  We  now  get  still  greater 
strength  in  small  pieces. 

The  best  tool  steel,  from  ingots,  is  far 
superior  to  ordinary  steel  castings  and  forg- 
ings  in  this  respect,  and  fine  steel  wires  and 
ribbons  give  a  tenacity  of  300,000  lbs.  to  the 
square  inch  of  cross  section.  Ordinary  alu- 
minum is  only  one-third  as  heavy  as  steel, 
and  a  bir  of  the  former,  with  a  cross  section 
of  three  square  inches,  would  hold  up  78,000 
lbs.,  and  that  is  as  much  as  1  inch  of  good 
steel  would  do.  Various  alloys  have  been 
made  in  which  aluminum  is  the  dJhief  ingre- 
dient, securing  increased  strength  without 
materially  adding  to  the  weight.  But  Prof. 
Thurston  does  not  regard  any  of  them  nor 
any  of  the  numerous  bronzes  as  we'l  adapted 
as  steel.  Yet  Alfred  E.  Hunt,  president  of 
the  Pittsburg  Reduction  Co.,  said  recently 
that  by  adding  a  low  percentage  of  "  harden- 
ing ingredients  "  and  rolling,  his  works  could 
pioduce  aluminnm  p'ate  with  a  tenacity  of 
4o,coo  to  45,000  lbs.,  without  materially 
affecting  the  weight.  This  would  give  a 
tensile  strength  in  a  bar  weighing  as  much 
as  steel  1  inch  square  of  about  130,000  lbs. 
It  has  been  elsewhere  stated  that  Mr.  Hunt's 
company  produced  aluminum  with  a  strength 
of  60,000  lbs.  to  the  inch,  which  would  be 
equivalent  to  steel  having  a  tenacity  of 
172,000  lbs. 

In  introducing  his  bill  respecting  the  sale 
of  railway  passenger  tickets,  on  Monday,  in 
the  House  of  Commons,  Hon.  Mr.  Haggart 
said  that  it  was  intended  to  prevent  con- 
ductors from  selling  return  tickets  and 
pocketing  the  proceeds.  Passengers  using 
such  tickets  would  have  to  go  to  the  ticket 
office  and  sign  a  receipt  to  show  that  they 
were  the  parties  to  whom  the  ticket  was 
issued. 


The  Houghton 
Patent  Key 
Lock  Wrench 


Combines  strength,  simplicity  and  durability,  and  is  unequalled  for  ease  and   rapidity  of  adjust- 
Manufactured  in  all  sizes  by  THE  PARIS  TOOL  MFG.  CO.,  LTD.,   1'AKIS,  ONT. 


TH0R0LD 
CEMENT 


WATER 


Established 
1841 


Our  Thorold  Cement,  sometimes  called  Water  Lime,  is  the  best  and  cheapest  for  all  kinds 
of  Mason  work.  Specially  adapted  for  work  in  wet  or  moist  places.  Used  by  the  leading 
Builders  and  Contractors  for  building  Foundation  Walls,  Cisterns,  Sewers,  Cellar  Floors, 
Bridge  Piers  and  Abutments,  and  Concrete  Work. 

Also  used  by  many  Farmers  in  the  erection  of  Side  Hill  Barns.     All  Hardware  Mer- 
chants should  keep  it  in  stock. 


Manufactured 

by 


LIME 


Est.  of  John  Battle 
Thoxold,  Ont. 


Make  New  Customers 


and  please  .  . 
your  old  ones 


BY    HANDLING 


Work  easier,  cut  better 
and  wear  twice  as  long 
as  any  others.     .     .     . 


'Clauss  Scissors" 


CLAUSS  SHEAR  CO., 


TORONTO. 
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Allan  Line 

ROYAL  MAIL  STEAMSHIPS 

Liverpool,  Londonderry,  and  Montreal  Mail  Service 


d 


STEAMSHIPS. 

From 
Montreal. 

From 

Quebec. 

NUMIDIAN 

July  21 
"      28 

Aug.    4 

"       11 

"      18 

"      25 

Sept.    1 

July  72 

PARISIAN    

MONGOLIAN 

a         29 
Aug.    5 

Not  calling 

Aug.  19 

Not  calling 

S.  pt.     2 

+  LAURKNTIAN 

SARDINIAN 

Nl'MIUIAN 

PARISIAN 

And  weeklv  thereafter. 

The  Steamers  of  this  service  carry  all  classes  of  passengers.  The  Saloons  and  Staterooms  are  in  the 
central  part  where  least  motion  is  felt.  Electricity  is  used  for  lighting  the  ships  throughout,  the  lights  being  at  the 
command  of  the  passengers  at  any  hour  of  the  night.  Music  rooms  and  Smoking  room  on  the  promenade  deck. 
The  Saloons  and  Staterooms  are  heated  by  steam.  Steamers  are  despatched  from  Montreal  at  daylight  on  the  day 
of  sailing,  and  sail  from  Quebec  at  9  a.m.  on  Sundays.  Steamers  with  a  *  will  not  stop  at  Quebec,  Rimouski  or 
Londonderry.  RATES  OF  PASSAGE :— Cabin,  $50  and  upwards,  according  to  location  of  Stateroom  and  number 
of  persons  occupying  same;  all  having  equal  privileges  elsewhere.  Second  Cabin,  $30  single,  $60  return 
Steerage  to  Liverpool,  London,  Glasgow,  Belfast,  or  Londonderry,  .$20.  Steerage  passengers  are  provided 
with  bedding  and  every  requisite  for  the  voyage  without  extra  charge. 

H.  &  A.  ALLAN,  Gen.  Agents,  Montreal,  or  H.  C.  BOURLIER,  1  King  St.,  Toronto 
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BUSINESS  END  OF  PLUMBING. 

THE  following  paper  was  read  at  the 
Detroit  Convention  of  N.  A.  of  Master 
Plumbers,  by  C.  C.  Dewstoe  : 
As  a  mechanical  art  the  plumbing  trade 
has  kept  pace  with  the  progress  and  devel- 
opment of  the  age.  As  an  important 
branch  of  the  building  art  it  has  done  more. 
In  its  adaptation  to  the  requirements  of  a 
perfect  house  what  other  branch  of  building 
has  shown  such  development?  Masonry 
is  substantially  the  same  as  it  has  always 
been.  Carpentry,  except  for  a  little  more 
niceness  of  finish  and  detail,  shows  no 
special  improvement.  The  same  may  be 
said  of  plastering  and  painting.  But  con- 
trast the  plumbing  of  a  generation  ago  with 
that  of  the  building  of  to-day.  Modern 
plumbing,  with  its  beautiful  fixtures,  scien- 
tifically accurate  piping  for  drainage,  ven- 
tilation and  water  supply,  involving  in  a  high 
degree  the  principles  of  mechanical  and  sani- 
tary engineering,  not  only  performs  a  func- 
tion of  the  highest  use  and  convenience  to 
the  house,  but  marks  an  epoch  in  the  pro- 
gress of  civilization  and  refinement.  It  is 
not  necessary  to  dwell  upon  this  aspect  of 
our  business  to  men  who  have  aided  in  its 
development  and  perfection,  nor  is  it  the 
theme  of  this  essay  to  enlarge  upon  the  ex- 
cellence of  plumbing  as  an  art,  but  rather 
to  inquire  why  a  business  showing  such 
progress  and  improvement,  both  in  quality 
and  quantity,  should  show  up  so  poorly  as  a 
money   maker. 

That,  upon  a  broad  scale,  the  business  of 
plumbing  is  not  financially  successful  can 
easily  be  demonstrated,  if  demonstration 
were  required.  Look  over  the  records  of 
the  mercantile  agencies  and  examine  the 
ratings,  if  you  can  find  them,  of  the  master 
plumbers  of  the  country.  Ask  the  banks 
how  they  are  rated  as  depositors  or  cus- 
tomers. Ask  the  jobbers  with  how  much 
confidence  they  establish  or  increase  lines 
of  credit. 

True,  our  friends  the  newspapers  credit 
us  with  enormous  gains.  They  crack  their 
jokes,  not  always  fresh  or  witty,  about  our 
diamonds,  and  oh,  how  they  expatiate  upon 
our  bills. 

If  we  could  get  and  hold  a  fraction  of  the 
profits  they  credit  us  with  we  could  well 
afford  to  smile  at  their  extravagance  and 
could  almost  forgive  them  for  the  universal 
suspicion  their  never  ending  jokes  have 
thrown  upon  our  business. 

I  take  it  that  no  elaborate  argument  is 
needed  to  show  that  the  plumbing  business 
is  entitled  to  as  profitable  remuneration  as 
any  other  of  equal  magnitude  and  impor- 
tance. The  only  question  to  discuss  is,  How 
shall  we  get  it  ?  The  plain  answer  would 
seem  to  be  to  secure  a  reasonable  profit  on 
all  the  materials  and  labor.  But  this  is  by 
no  means  as  easy  to  do  as  to  state.  To  con- 
duct a  plumbing  business  successfully  and 


profitably  requires  higher  qualifications  and 
greater  business  ability  than  to  conduct  a 
purely  mercantile  business.  The  merchant 
buys  his  goods  at  the  lowest  price  he  can 
obtain.  He  marks  them  at  such  an  advance 
as  will  cover  upon  an  average  business  his 
expense  of  living  and  management  and 
leave  a  profit.  If  he  sells  his  goods  he  makes 
his  profit.  There  is  little  or  no  uncertainty 
about  it.  The  plumber  also  buys  his  goods. 
But  how  does  he  sell  them  ?  He  must  fix  the 
piice  when  he  figures  his  job  that  he  is 
willing  to  take  for  his  goods  at  periods  all 
the  way  from  three  months  to  three  years 
from  the  time  he  fixes  his  prices.  He  can- 
not accurately  fix  the  quantity  he  must  fur- 
nish, for  plans  are  rarely  explicit  and  clear 
enough  to  enable  the  most  experienced  to 
estimate  exactly  the  quantity  he  must  furnish. 
Further,  he  must  look  forward  to  the  time 
of  executing  his  contract  and  fix  accurately 
(or  suffer  for  it)  the  amount  and  cost  of  the 
labor  required  to  complete  the  sale  of  his 
goodr. 

In  addition  to  these  qualifications  he  must 
possess  the  mechanical  ability  to  execute  or 
superintend  and  lay  out  the  execution  of  the 
work  itself.  Are  not  these  higher  qualities 
than  are  demanded  in  the  mere  buying  and 
selling  of  merchandise  ? 

And,  unfortunately,  is  it  not  true  that  the 
difficulty  of  our  trade  arises  from  the  fact 
that  a  large  number  of  its  members  do  not 
possess  these  qualifications  ?  They  are 
good  workmen.  They  possess  the  mechanical 
qualification  in  a  high  degree,  but  the  other 
quite  as  important  business  qualifications 
are  in  too  many  cases  lacking.    • 

It  is  not  to  their  discredit,  but  on  the  con- 
trary immensely  to  their  credit,  that  jour- 
neymen are  ambitious  to  become  masters. 
But  are  they  not  apt  to  overestimate  the 
value  of  purely  mechanical  and  underesti- 
mate the  value  of  the  other  qualifications 
required  in  the  management  of  business? 

To  know  how  to  do  the  work  is  a  valuable 
acquirement,  but  to  know  how  to  make  the 
work  pay  seems  to  me  quite  as  important, 
but  it  is  a  lesson  the  best  practical  man  on 
earth  must  learn  before  he  can  make  a  suc- 
cess of  the  business.  To  make  the  plumb- 
ing business  pay  there  is  but  one  way.  To 
make  money  out  of  a  iob  by  skinning  it,  by 
evading  the  requirements  of  good  sanitary 
work  and  taking  advantage  of  ignorance  of 
architect  or  customers,  will  not  commend 
itself  to  members  of  the  Master  Plumbers' 
Association,  nor  would  they  patiently  listen 
to  its  suggestion.  There  is  but  one  other 
way,  and  that  is  to  weigh  carefully  the  cost 
of  contracts,  both  material  and  labor  ;  to 
estimate  carefully  what  may  be  called  the 
incidents  of  the  job  that  may  go  against 
you,  and  to  add  over  all  a  profit  that  after 
allowing  for  expenses  and  living  will  leave  a 
little  for  a  rainy  day. 

How  shall  we  accomplish  this  desirable 
end  ?  It  seems  to  me  that  it  is  pre-eminently 


the  field  for  association  work.  It  must  to 
be  successful  spring  from  unity  of  action. 
The  slow  horse  fixes  the  gait  for  the  profes- 
sion, and  the  low  man  largely  fixes  the  rate 
for  contract  work. 

A  better  price  on  contract  work  would 
remedy  another  evil  of  the  trade,  and  that 
is  the  high  price  charged  for  day  work  and 
extras,  and  the  wrangling,  kicking,  delay  in 
settlements  and  general  ill  feeling  resulting. 
It  is  hardly  to  be  wondered  at  or  greatly  to 
be  blamed  if  a  plumber,  feeling  that  his 
contracts  are  paying  him  nothing,  or  next 
to  nothing,  should  seek  to  recover  on  work 
not  covered  by  contract,  but  much  the  better 
and  more  honorable  way  to  insist  upon  such 
a  reasonable  profit  upon  contracts  that  extras 
and  day  work  could  be  executed  upon  sub- 
stantially the  same  basis. 

The  world  has  not  much  use  for,  and 
does  not  long  regret,  the  man  who  all  his 
life  works  cheap  and  "lets  the  town  bury 
him."  It  does  respect  the  man  who  insists 
on  a  fair  profit,  who  takes  a  proper  place  in 
the  business  world  and  asserts  himself  as  a 
man,  and  above  all,  such  a  man  can  respect 
himself. 


THE  COAL  TRADE. 

IN  the  anthracite  coal  trade  the  business 
is  dull.  The  Westward  shipments  via 
the  great  lakes  will  now  be  resumed. 
During  the  past  two  weeks  the  owners  of 
vessels  were  disinclined  to  risk  carrying  car- 
goes to  Chicago,  Cleveland  and  Milwaukee, 
fearing  their  vessels  might  be  destroyed  by 
strikers.  The  Eastern  markets  are  well  sup- 
plied with  anthracite.  During  the  strikes  in 
the  soft  coal  regidns  the  Reading  Company, 
taking  advantage  of  the  prevailing  low  rate 
of  vessel  freights,  forwarded  all  the  coal  pos- 
sible to  its  Eastern  distributing  ports.  The 
Reading  Company  promises  to  become  a 
more  aggressive  factor  in  the  anthracite 
trade  hereafter,  and  President  Harris  and 
the  co-Receivers  are  determined  to  assert 
their  rights  and  secure  for  the  Reading  its 
full  share  of  the  total  tonnage  mined  and 
marketed.  They  have  been  quietly  working 
on  this  line  for  some  time  past,  and  are  still 
preparing  to  handle  a  largely  increased  top- 
nage  by  both  all-rail  and  water  routes.  The 
local  line  and  city  anthracite  business  is  in- 
active. The  dulness  of  the  line  trade  at 
present  is  chiefly  due  to  the  harvesting  of 
crops. 

The  total  amount  of  anthracite  coal  sent 
to  market  for  the  week  ending  July  7,  as  re- 
ported by  the  several  carrying  companies, 
was  627,699  tons,  compared  with  650,590 
tons  in  the  corresponding  week  of  1893,  a 
decrease  of  22,891  tons,  and  for  the  year  to 
that  date  the  total  tonnage  has  been  19,760,- 
064  tons,  compared  with  21,768,648  tons  in 
the  corresponding  period  of  1893,  a  decrease 
of  2,008,584  tons. — Philadelphia  Ledger. 
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BUSINESS  CHANGES. 

DIFFICULTIES,  ASSIGNMENTS, COMPRO.M  INKS. 

MRS.  John   Burch,  general  store,   Red 
Deer,    Man.,  is   asking    an    exten- 
sion. 
Damien  Bouchard,  general  merchant,  St. 
Hyacinthe,  Que.,  has  assigned. 

A.  Genest,  general  merchant,  Gentilly,  is 
offering  to  compromise  at  30c.  on  the  dollar. 

L.  A.  H.  Hogle  &  Son,  general  merch- 
ants, Pike  R:ver,have  obtained  anextension. 

J.  J.  Welch,  general  merchant,  Apsley, 
has  assigned  to  Henry  Barber  &  Co. 

A  Gait  builder  named  W.  Lapsley  has 
'lapsed  into  bankruptcy. 

D.  E.  Kenzie,  general  merchant,  Moore- 
town,  has  assigned  to  C.  B.  Armstrong. 

George  Eddie,  crockery,  Montreal,  has 
assigned. 

W.  A.  Milne,  who  kept  a  general  store  at 
Parkhill,  has  made  an  assignment  of  his 
book  debts,  amounting  to  about  $2,000,  to 
W.  A.  Campbell. 

Two  Nova  Scotia  general  merchants  have 
assigned.  They  are  Thomas  M.  Martin,  of 
Falmouth,  and  G.  A.  Beals,  of  Mahone 
Bay. 

W.  R.  Fee  &  Co.,  furniture  dealers,  359 
and  361  St.  James  street,  Montreal,  have 
assigned  on  demand  of  E.  F.  R.  Zoellner, 
Mount  Forest,  Ont., liabilities  about  $12,400. 
Principal  creditors  :  Union  Bank,  $3,865; 
Broadfoot  &  Bros.,  Seaforth,  On'..,  $548; 
Mills  estate  (rent),  $3,292;   city  taxes,  $500. 

The  creditors  of  the  estate  of  Smith  Bros., 
general  storekeepers  and  manufacturers,  of 
Sarnia  and  Dresden,  met  at  the  Queen's 
hotel,  Toronto,  a  few  days  ago.  Among  the 
creditors  represented  were  McMaster  &  Co., 
Toronto  ;  John  Hallam,  Toronto  ;  Calder& 
Co.,  Hamilton  ;  Robert  Berryman,  Hamil- 
ton ;  Gordon,  Mackay  &  Co.,  Toronto  ;  W. 
R.  Brock  &  Co.,  Toronto  ;  Gault  Bros.  & 
Co.,  Montreal  ;  and  Robinson,  Little  &  Co., 
London.  The  gross  liabilities  are  about 
$38,000,  and  the  nominal  assets  about  $60,- 
000.  Much  sympathy  was  expressed  with 
the  firm,  but  the  opinion  expressed  was  that 
it  had  been  cirrying  on  too  large  a  business. 
The  meeting  was  firm  in  its  determination 
not  to  accept  less  than  65  cents  at  four,  six, 
Dine  and  twelve  months,  secured.  It  is  ex- 
pected that  about  70  cents  will  be  realized. 
Messrs.  Berryman,  of  Hamilton  ;  Muldrew, 
of  McMaster  &  Co.,  and  Gibbons,  of  Lon- 
don, were  appointed  inspectors. 

SALES   MADE  AND  PENDING. 

B.  Grennan,  general  merchant,  Orillia  and 
Aurora,  is  advertising  business  for  sale. 

The  Parry  Sound  Lumber  Co.  is  adver- 
tising its  general  store  business  for  sale. 

The  general  stock  of  Joseph  Schaffer, 
Paris,  is  to  be  sold  by  auction  25th  inst. 

Assets  of  Robert  Frere  &  Co.,  tinware, 
Lachine,  are  to  be  sold. 

Bradley  Bros.,  blacksmiths,  Kincardine, 
are  adveitising  business  for  sale. 


The  stock  of  W.  J.  Guy  &  Co.,  plumbers, 
Queen  street  west,  Toronto,  is  advertised  for 
sale  on  the  25th. 

The  general  stock  of  Ecrement  &  Co.,  St. 
Gabriel  de  Brandon,  has  been  sold  at  42c.  on 
the  dollar. 

The  general  stock  of  A.  Bauliane,  general 
merchant,  Chicoutimi,  Que.,  is  to  be  sold  to- 
day. 

The  general  stock  of   S.  N.  Percival,  gen- 
eral merchant,  Smith's    Falls,  is  to  be  sold 
by  auction  25th  inst. 
PARTNERSHIPS    FORMED    AND     DISSOLVED. 

V.  Brosseau  &  Co.,  general  merchants, 
Bedford,  Que.,  have  dissolved. 

H.  Elderkin  &  Co.,  general  store  and 
lumber,  Port  Greville,  N.S.,  have  dissolved. 

P.  Walsh,  the  Hardware  Co.;  co-partner- 
ship registered  ;    D.  G.  Whidden  only. 

Louis  F.  Chalifour  and  Louis  J.  Chalifour 
have  registered  a  partnership  in  Montreal  to 
carry  on  business  as  brass  founders,  under 
the  style  of  L.  Chalifour  &  Fits. 

A.  Provencal  and  Joseph  Champoux  have 
registered  a  partnership  in  Montreal  to  carry 
on  business  as  file  makers,  under  the  style 
of  Provencal  &  Champoux. 

Kane  &  Montpetit,  plumbers,  Montreal, 
have  dissolved  ;  Joseph  Montpetit  continues 
under  old  style. 

Webstei,  Smith  &  Co.,  wholesa'e  and  re- 
tail crockery,  is  the  style  of  a  new  firm 
registered  in  Halifax,  by  Ed.  A.  Smith  and 
W.  M.  P.  Webster. 

Alex.  Dupuy  and  Victor  Remillard  have 
registered  a  partnership  to  carry  on  busi- 
ness in  Montreal  as  seed  merchants  under 
the  style  Dupuy  &  Co. 

H.  A.  Spector  and  Jennie  Markson  have 
registered  a  partnership  in  St.  Joseph  de 
Soulanges,  to  carry  on  business  as  general 
merchants,  under  the  style  of  Markson  & 
Spector. 

CHANGES. 

D.  Halliday,  general  merchant,  Almonte, 
has  sold  out  to  John  Beaton. 

L.  Marier  &  Co.,  general  merchants,  Si. 
Hyacinthe,  Que.,  have  been  succeeded  by 
Godard  &  Proulx. 

W.  W.  Lyons,  stores  and  tinware,  Otter- 
ville,  has  been  succeeded  by  R.  B.  Hem- 
street. 

Dame  Jennie  Gold,  wife  of  Max.  Vineberg, 
has  been  registered  proprietress  of  the  Corn- 
wall Rag  Metal  Co.,  Montreal. 

The  wife  of  E'zear  Provost  has  been  regis- 
tered proprietress  of  the  firm  of  E.  Provost 
&  Co.,  blacksmiths  and  carriage  makers, 
Montreal. 

E.  Dubord  is  commencing  business  as 
general  merchant  at  Champlain,  and  R.  A. 
Duchene  is  opening  out  in  the  same  line  of 
trade  at  Montreal. 

FIRES. 
Jacob    Miller,    blacksmith,    Clinton,    has 
been  burned  out. 


SITUATIONS  VACANT. 


HARDWARE  CLEKKS-INCKEASE  YOUR  IN- 
COME by  showing  The  Hardware  Dealer's  Maga- 
zine to  jour  local  hardware  merchants  and  manufac- 
turers. Subscription  $1.00  a  year.  Liberal  commission. 
For  snmple  copy,  terms,  etc.,  address  D.  T.  Mai.i.k  i  t. 
Publisher,  78  Reade  &t  ,  N.Y. 


Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of   Hot    Pressed 
Nuts,  Square  and  Hexagon 


Roofing  and  Building  Paper 

Tarred    Felt, 
Dry  and  Tarred  Sheeting 

Building  Paper, 
2  and  3  Ply  Ready  Roofing, 
Pitch,  etc., 

In  stock  here  for  the  convenience  of  the  Trade. 

Alex.  Mc Arthur  &  Co.,  Montreal 


H.    D.   SIMMONS  &  CO.,     R^tatives 

85  York  Street,  TORONTO. 

TELEPHONE    3164. 


"BURHAM 


OUR  SALES  OF 

"   Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  other 
Try  it  and  be  convinced 


Sole  Consignees  for  Canada, 

MCRAE  &  CO.,  OTTAWA 


'S 


LIQUID 
GLUE 


IS    THE     BEST. 


THE  ART  METROPOLE,  Agents. 

131  Yong-e  Street,  TORONTO. 


1879 ESTABLISHED 18  79 

Essex  Handle  and  Wood-Turning  Work 


Next  in  importance  to  the 

Axe,  comes  the  Handle. 
Our  shaved  pattern  is  pronounced  bv  choppers  to  be 
just  right.  If  you  do  not  sell  them  it's  time  you  did 
because  they  are  what  the  people  want  who  use  axes.' 
If  you  do  not  get  them  from  your  wholesale  house  send 
direct  to 

GARDNER  BROS.  &  CO.. 

Manufacturers  all  kinds  of  Handles  and  Wood  Turning 
ESSEX,    OXT. 
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HARDWARE. 


DOWSWell  BROS. 

HAMILTON,  ONTARIO 


MANUFACTURERS   OF 


Clothes  Wringers,  Mangles, 
Churns,  Washing  Machines, 
and  Household  Specialties 


Prices  are  low  but  you  will  find 
our  goods  first-class.  Send  for 
Catalogue 


Eastern  Agents 


f.  L 


4  SON,  -  Montreal 


THE 


UNIVERSAL 
VARNISH 

Is  a  Leader  for 

INSIDE  or  OUTSIDE 
WORK 


A.  RAMSAY  &  SON 


MONTREAL. 


Parmenter  &  Bulloch 


Manufacturers  of 


Rivets,  Burrs,  Wire  Nails 


J,      UU11U, 

Of  every  Description 

Carpenters'  Braces,  and  other  Hardware  lines. 

SPECIALTIES  : 

Tubular,  and  Bifurcated  or  Slotted  Rivets,  I  arin» 
Studs,  Rubber  Arctic  and  Leather  Shoe  Buckles,  and 
Shoe  Braces.  Write  for  Illustrated  Catalogue  and 
Price  List. 


Head  Office  and  Works:  GANANOQUE,  ONT. 

BRANCH    WAREHOUSE: 

32  and  34  St.  Dizor  St,,  Montreal 

Pigou,  Wilks  &  Lawrence 

Limited, 

II  QUEEN  VICTORIA  ST.,    -    LONDON,  E.  C. 

Sole   makers  of  the 

"ALLIANCE" 

PRIZE  SPORTING  POWDER 

THE    TKADK    ONLY    SUPPLIED. 


ALWAYS  DO  A  THING  WELL. 

WHEN  you  do  a  job  do  it  well.  A 
shop  that  has  the  reputation  of  doing 
the  best  of  work  gets  the  best  to  do. 
Doing  a  good  job  does  not  necessarily  mean 
the  putting  of  acrocus  finish  on  acrowbar.but 
the  appropriateness  of  the  work  to  the  job. 
When  a  customer  wants  to  save  at  the  spi- 
got, and  chafes  at  delay,  don't  let  him  take 
the  half  finished,  unsatisfactory  work  away  ; 
for  when  it  fails,  when  the  bearings  cut  or 
the  packings  leak,  hi  will  never  say,  "  It  is 
all  my  fault  ;  I  did  not  give  them  time  to  do 
a  decent  job."  Oh,  no.  Somebody  asks, 
"  Who  on  earth  made  that  tool  ?  "  "  Smith." 
"  Why,  he's  a  regular  butcher."  "  Yes,  the 
wotk  has  been  very  unsatisfactory  ;  I  don't 
think  I'll  go  back  there  again."  But  if  you 
hold  back,  and  send  out  a  first-class  machine 
in  both  finish  and  workmanship,  your  cus- 
tomer will  fume  and  rage  and  dispute  your 
bill,  and  perhaps  say  hard  things,  and  then 
when  the  machine  is  in  place  and  his  im- 
patience has  worn  away  he  will  show  it  to 
everyone.  "I  tell  you  that's  a  fine  machine; 
Smith  made  it  ;  pretty  smart  fellow  that 
Smith  ,  can't  get  him  to  slight  a  job  ;  prices 
a  little  high,  but  he's  cheap  in  the  end.  If 
you  want  fine  work  go  to  Smith's,  but  if  you 
want  something  just  thrown  together  you 
might  as  well  stay  away,  for  he  won't  do  it." 
It  is  the  old  story  ;  men  like  to  shift  their 
own  blunders  to  the  shoulders  of  others,  and 
they  must  be  driven  to  heaven  by  a  goad. — 
J.  H.  Allen,  in  "  D.xie." 


AMONG  THE  IRON   MINES. 

THE  record  of  iron  ore  shipments  from 
Lake  Superior  ports  in  June,  in  spite 
of  the  strike  on  the  Gogebic,  exceeds 
by  50  per  cent,  that  of  May,  which  has 
shown  the  largest  total  ever  made  in  that 
month,  says  an  exchange.  The  official 
figures  of  the  St.  Mary  Falls  Canal  office 
show  that  1,086,933  gross  tons  of  ore  passed 
through  the  Sault.  Adding  this  to  793,256 
tons  in  May,  and  50,447  tons  in  April, 
makes  a  total  to  July  1,  of  1,930,636 — this 
repre  enting  the  shipments  from  Marquette, 
Ashland,Two  Harbor,  Duluth,  and  Superior. 
La-t  year  the  June  shipments  through  the 
Sault  were  717,691  gro.s  tons,  and  the  total 
to  July  1  was  974,512  gross  tons,  or  only 
half  what  they  are  this  year.  If  we  put  the 
Escanaba  total  at  450,000  tons  for  the 
months  of  April,  May,  and  June— this  being 
merely  an  estimate— we  shall  have  total  ship- 
ments of  ore  up  to  July  1,  of  2,380636  tons. 
Last  year's  Escanaba  total  was  far  in  excess 
of  shipments  this  year,  but  the  total  this 
year  from  all  parts  is  considerably  more 
than  on  July  1st  last  year. 

Iron  ore  shipments  from  Ashland  for  the 
last  week  in  June  were  41,008  gross  tons  ; 
for  the  month,  295  865  tons  ;  for  the  season, 
663,008. 

Shipments  from  Two  Harbors,  in  June, 
closely  estimated,  are  put  at  275,000  tons, 
probably  the  largest  month  in  the  history  of 
that  port. 


ADAM   HOPE 
&  CO., 


Offer  for  Sale 


HAMILTON 


"Pioneer'V'Sloss" 

PIG   IRON 

These  are  fine  foundry  irons,  being  strong 
and  large  scrap  carriers. 

Also  all  the  well-known 

Scotch  Brands, 

Broken  Car  Wheels, 
and  Railway  Cast  Scrap. 

Canada  Iron  furnace  Co.,  Ltd, 


Manufacturers  of 


CHARCOAL  PIG   IRON 

MONTREAL. 

brand  "0. 1.  F." THREE  BIIDIS 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO,  E.  DRUMMOND, 


Managing  Director  and  Treasurer 


PIRATES... 


Are  selling  Greens  under  many 
similar  names  lending  to  deceive 
the  public,  but  there  is  only  one 
original  and  reliable,  the  old  stand- 
ard in  the  United  States  and  Can- 
ada, and  that  is  .  .  .  . 

John  Lucas  &  Co.'s 
Imperial  French  Green 


Decorated    White 

TEA  and  COFFEE  POTS 

With  Nickei.-Pi.ate  Covers 


CAVERHTLL,  LEARMONT  &  CO. 

MONTREAL 


HARDWARE 


25 


* 


HANGING   CEILINGS. 

MANY  small  buildings  covered  with 
flat  seam  tin  roofs  have  between  the 
roof  and  the  upper  room  what  is 
called  a  hanging  ceiling.  That  is,  the  ceil- 
ing of  the  rooms  is  at  some  distance  below 
the  roof  beams.  The  greater  this  distance 
is,  the  cooler  will  the  upper  floors  be,  other 
things  being  equal.  If  this  space  is  properly 
ventilated,  and  at  the  same  time  all  water  is 
carefully  excluded  from  it,  there  will  be  a 
great  advantage  to  the  house  as  well  as  to 
the  roof.  In  summer  time  the  heated  air 
will  escape  and,  through  the  following  vent- 
ilation, the  timbers  will  be  dried,  and  there 


will  be  little  danger  of  moisture  doing  dam- 
age to  the  under  surface  of  the  tin.  The 
roof  boards  will  be  preserved,  and  on  the 
whole  the  job  will  give  better  satisfaction 
than  wheie  this  space  is  in  communication 
with  the  exterior  air. 

Where  the  tinsmith  finds  an  unusually 
aggravated  case  of  hot  upper  rooms  on  ac- 
count of  the  small  space  between  the  hang- 
ing ceiling  and  the  roof,  it  may  prove  a  pro- 
fitable job  to  put  in  ventilators  front  and 
back,  securing  them  in  such  a  way  as  to  en- 
able them  to  be  tightly  closed  in  winter. 
Many  an  attic  which  is  like  an  oven  at  the 
present  time  might   be  made  tolerably  cool 


and  entirely  comfortable  in  the  night  time  if 
some  means  were  provided  for  letting  the 
hot  air  out  of  the  gables.  Whenever  this  is 
done,  in  order  to  produce  any  satisfaction, 
the  greatest  care  needs  to  be  taken  in  fitting 
the  flashings  perfectly  to  the  outside  and  to 
make  the  openings  thoroughly  water-tight. 
It  must  not  be  forgotten,  either,  that  this 
same  opening  will  in  the  winter  time  let  the 
heat  out  quite  as  fast  as  in  summer.  Hence 
the  need  of  provision  for  closing.  Having 
looked  out  for  all  these  things,  the  tinsmith 
will  find  that  his  job  will  bring  him  much 
credit — provided  he  is  working  for  intelli- 
gent and  appreciative  people.— Philemon, 
in  Hardware  Reporter. 


BLACKSMITHS'  TOOLS. 


Horseshoe  Vises. 


Price,  No.  1, 
"      No.  2, 


$4.00 
7.50 


Will  save  their  cost 
in  a  week's  sharpen, 
ing 


A.B.JARDINE&CO. 

HESPELER,   ONT. 


TRADE    MARK. 


BLACK 
DIAMOND 


FILE 
WORKS 


21   to  43  Richmond  St.,  Philadelphia,  Pa. 

G-.  &  EL  ZB-AJRlsTIETT, 

MANUFACTURERS   OF 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 
r>u-      i  n,    •    4.   ^  o       *•■  Great  American  Cross-cut  Sawfiles. 

Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles 

Climax  Sawfiles.  Lightning  Sawfiles." 

AND 

EVERY   OTHER    DESCRIPTION    OF  SAW  FILES. 


The  Hardware  Trade 


Manilla 
Brown  Wrapping 
Hardware  Manilla 
Leather  Manilla 

Etc.,  Etc. 


Would  do  well  to  get  our 
quotations  on  paper  made 
specially  for  their  business. 
Prices  and  samples  sent 
on  application. 


™  E.  B.  EDDY 


(0. 


Hull,  Montreal,  Toronto, 
Quebec,  Hamilton,  Kingston, 
St.  John,  Halifax,  Winnipeg, 
Victoria,  St.  Johns,  Nfld. 
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HARDWARE. 


TELEPHONE    1780. 


J.  H.  FARR  &  CO.  "-memjf  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,  Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 

8  to   16    MORSE    STREET,        -         -        TORONTO,      ONT. 


For  Iron  Fencing 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


Limited. 


^obate  „       JOSEPH  RODGERS  &  SONS, 

*^]^^^  MANUFACTURERS    OF 

^F  Pocket  and  Table  Cutlery,  Scissors,  Razors,  Erasers,  Etc. 

These    goods    have    fully    maintained    their    reputation    as    the    best    cutlery    in    the    world    for    over 

ONE    HUNDRED   AND  FIFTY  YEARS. 

Any  Infringements  of  our  Name  and  Corporate  Mark  will  be  promptly  prosecuted. 


SSole  Agents  for  Canada, 


JAMES  HUTTON  &  CO., 


Montreal 


CURRENT    ]VIARKET    QUOTATIONS 


METALS. 


Tin. 

Liamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  20,   21 
Straits "     ....  20.    21 

Tin  Plates—  Charcoal  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes So  50  $5  75 

I.X.,            "           6  75    7  00 

I.X.X.,        "           8  00    8  25 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 3  75    4  00 

IX              "             4  75    5  00 

IX.X.,        "            5  75    6  00 

I.XXX.,     "             6  75    7  00 

D.C.,  12Jxl7         3  50    3  75 

DX 4  50    4  75 

D.X.X.        "            4  75    5  00 

Note. -Other  brands  might  be  shaded 

by  25c.  per  box. 

Coke  Plates— Bright 

Bessemer  Steel— 

I.C.,  usual  sizes    3  35    3  50 

I.C.,  special  sizes 3  60    3  75 

C-arcoal  Plates— Terne. 

Dean  or  J.G.  Grade— 

I  C.  20  X  28, 112  sheets   . .     6  50    6  75 

I.X.  TerneTin 8  75    9  00 

Old  process  I.C 13  00 

'<       I.X 16  0t 

Charcoal  Tin  Boiler  Plates. 

Cooklev  Grade—  Per  lb. 

.X.X.",  14x56,  50  shoet  bxs  ) 

14x60,        ,    "  >   6c,    6|c 

l*x65,  ) 

Tinned  Plates 

72x30  up  to  24  gauge 64.    KJ 

26        "     6}    7 

28        "     7J     74. 

Iron  and  Steel. 

Base  Price 

Common  Bar,  per  100  lb   . .  $1  85  1  90 

Refined      "  "  ..     2  35  2  65 

Horse  Shoe  "  "  ..    2  60  2  75 

Rond  "  "  •■     2  25  2  30 

Hoop  "  '  ..     2  25  2  30 

Swedish         "  "  ..     4  00  4  25 

leigh  Shoe  Steel 2  50 


Tire  Steel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb    0  10    0  14 

Russian  Sheet        "       0  10^0  11 

Tank  Platesl-5  and  thicker  2  00    2  25 

Boiler  Rivets 4  50    5  00 


Boiler  Tubes. 


!-inch 
-inch 


10ic 
13J 


Steel  Boiler  Plate. 


\  inch  $2  45 

16     "       2  35 

\      "     nd  thicker  2  25 

Sheet  Iron, 

8  to  20  gauge   2  50 


22  to  24 

26 

28 


Canada  Plates. 


2  35 
2  45 
2  65 


Alldull 2  50    2  55 

J  polished 2  65    2  60 

All  Bright  2  85 

Iron  Pipe. 

Wrought  67J  to  70  p.c. 
Galvanized,  45  to  50  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  571  p.c. 

Galvanized  Iron. 

Adams— MarS  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 4i,  4} 

26  gauge,  "       4|,  5 

28      "  "        5,    54. 

Gordon  Crown— 

16  to  24  gauge,  per  lb  4J,  4 J 

26  gauge,  "  4  j,  4} 

28      "  "         4J,  5 

Note— Cheaper  grades  about    4.  cen 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 6    6  3-5 


i 

5-16 

% 

7-16 

V4 


H 

....2  4-5 


Trace,  per  doz.  pairs    $3 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 


4J 

A 

4 

n 
n 

5  90 
2  70 


0  50 


1  10 


Copper — Ingot. 

English  B.  S  ton  lots  0  10J  0  11 

Lake  Superior  0  10J  0  11 

Bolt  or  Bar. 

Cut  lengths,  round,  i  to  I  in  .$0  20  $0  22 
"  round  &  square 

1  to  2  in 0  19    0  21 

Vote—  Complete,  lengths  abou    fifteen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60   $0  14    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  144.  0  164 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
3  cents  per  pound. 
Planished  and  tinned,   14s 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 
4x6ft,25to30  1bea,perlb..  0  16    0  17 
35  to  45       "  "        ..0  144.  0  154 

"       50  lb  and  above  per  lb  0  14    0  14J 
Boiler  <&  T.  K.  Pitts 

Plain  Tinned   per  lb 0  19 

Spun  "         0  23 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brags. 

Koll  &  Sheet,  14  to  26  gauge.  0  18  0  20 

27  to  30      "      ..  0  20  0  21 

30  and  up 0  23  0  26 

Sheets,  hard-rolled  2x4  f t. . .  0  21  0  23 

Zinc  Spelter. 

Foreign,  per  lb 0  04 J  0  04| 

Domestic    "      0  04j  0  04| 

Zinc  Sheet. 

5  cwt  casks 0  04f 

Part  casks 0  05 

Lead. 

Imported  Pig.  per  lb 0  2J    0  021 

Domestic  "       0  02§ 

Bar,  1  pound 0  04j 

Sheets,  24.  lbs,  sq.  ft,  by  roll  0  04J  0  04J 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  041  °  044, 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  30  p.c. 
discount. 


Note— Cut  lengths,  net  price  ton  lots 
30  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  7Jc. 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  13J  0  14 

Standard  0  124  0  13 

Wire 0  17"  0  19 

Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb  $0  104.  0  11 

Other  makes  "     0    9J  0  10 

White  Lead. 

Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  cwt  4  50  4  75 

No.  1  Do "  4  50 

No.  2  Do "  4  25 

No.  3  Do "  4  00 

Prepared  Paints. 

(In  J,  J  and  1  gallon  tins.) 

Pure,    per  gallon $105 

2nd  qualities    "      0  90 

Barn(inbbls)  0  80      0  90 

Colors  in  Oil. 

(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green    0  09 

Chrome    "         0  08 

French  Imperial  Green  o  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwt  1  35  1  40 
"      (J.F.L.S.)"        "  2  75 

"  Roval  "  "  1  10  1  15 
Venetian  Red,  (best)  "  "  1  30  1  90 
English  Oxides  per  cwt  3  00  3  25 
American  "  )  ,,  ■■  ,  ok  ,  on 
Canadian     "J  1  ^  1  9l> 

Paris   Green,  per  lb  0  15    0  16 

Burnt  Sienna,  pure,  per  lb  0  08J 

Burnt  Umber      '"     0  05 

do      pure  0  08 

Drop  Black  "       0  09 

Chrome  Yellows  "      0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greens  "      0  12 

Golden  Ochre  0  03} 
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Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  69 

Extra        '  "       0  90 

Brown  Japan  "        0  65 

Brown  Japan,  Turpentine  p.  gal.  0  85 
No.  1  Carriage  "       1  30 

Gold  Size  Japan      per  gal.  1  00    1  20 
Pure  Orange  Shellac      "       1  95    2  05 

Hard  Oil  Finish       130 

Oil  Shellac 140 

White  Shellac 2  25 

Linseed  Oil  (in  bbls) 

Raw,    per  gal  0  f3 

Boiled        "       0  56 

Turpentine  (in  bbls) 
Selected  Packages,  per  gal    0  43 
Castor  Oil. 

Best,  per  lb 0  06|  0  06? 

Cod  Oil. 

Cod  Oil,  per  gal 0  50    0  51 

Glue  (in  bbls) 

Common,  o  07}  0  08 

French  medal 0  09i  0  C9J 

Cabinet,  sheet 0  11    0  12 

White.extra  0  16    0  18 

Gelatine  0  20    0  30 

Strip   0  16    0  18 

Coopers    0  19 

A  1  clear  

Liquid-  Glue— F.  LePage's,  dis.  20  to 
25  per  ct.  off  list;  Munn's,  dis.  25  to  30 
per  cent,  off  list. 


0  54 

0  57 


0  44 


Axle  Grease. 

Per  gross  7  00  13  00 

Bath  Tubs. 

Zinc  discount 4  00    4  25 

Copper,  discount,  50  p.c.  off  Revised 

list. 
Steel  Clad  20  p.c.  dis. 

Bells—  Hand, 
Brass.  60   to  66§. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 
Cow. 
American  make.discoun  t  60  to  60  and   Portland,  car  load  lots  .. . 


Carpet  Sweepers. 

Bissell,  per  doz 22  50 

World  '  21  75 

Daisy,  " 24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "       30  00    33  00 

Cartridges— tfeeArnmunition . 
Castors. 
Bed,  new   list,  dis.  50pe.  )  to  50  and  5 
Plate  dis.50pc.  $     percent. 

Cattle  Leaders, 

No  31  and  32,  per  gross  ....     8  50  11  25 

Cement 


5  per  cent. 
Canadian,  dis  45  and  50  pc. 

Farm. 
American,  eacn 2  00 

House, 
American,  per  lb 0  35 


Thorold 

Queenston       "  

Napanee  "  

5  00  Chalk. 

Carpenters'  Colored,  per 
0  40         gross 0  45 

White,  lump,  per  owt   0  60 

Red 0  05 

Crayon,  per  gross   0  14 

Chisels — Socket,  Framing  and  Firmer 


Bellows. 

Hand,  per  doz   3  35    4  75 

Moulders'    "      7  50  10  00 

Blacksmiths'   discount   35,40  percent   American, dis  70  and  10  per  cent . 


2 

Til 

] 

1(1 

1 

10 

1 

10 

0 

7ft 

0  65 

0 

06 

(I 

18 

Glass. 

—  Window. 

Box 

Price. 

Double 

8ti 

ir. 

Diamond 

Size 

Per 

Per 

Per 

United 

50  ft 

100  ft. 

50  ft.  100 

i  nches 

.  16  to  25 

1  20-25 

2  40 

1  75      .... 

26  to  40 

1  40 

2  70 

2  00       .... 

41  to  50 

2  90 

....       4  50 

57  to  60 

3  20 

....       5  00 

61  to  70 

3  5(1 

....       5  60 

71  to  80 

4  10 

6  25 

81  to  85 

4  50 

....       7  00 

86  to  90 

8  00 

91  to  95 

....       9  CO 

96  to  100 

....     10  00 

Pilkinglon. 
[Discount  10  p.c.  off  for  box  lots,  and 

10  and  5  for  10-box  lots.] 

Ordinary. 
Is*  break $2  70 


0  20 
0  09 


Belting. 

Agricultural,  50  per  cent. 
No.  1,  leather,  dis.  40  &  5  p.c.  to 45  p.c. 
Best,  ditto,  30  to  3'd£  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Rita— Auger. 

Gilmour's  dis  60  per  cent. 
Excelsior,  discount  60  percent. 
Rockford  Common,  65  to  65  and  5  p.c. 
"        Perfection,  50  and  10  per  c. 
Kim  Fire  Pistol,  dis. 40to  45  p.c. Amer.  jeruung>s  Gen,  net  list  to  5  p.  cent  di; 

Car. 


Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85 

Churns 


4  00 


2nd 

3rd       "        

4th       "        

5th        "        

6th        "        

7th       "       

Picture  Glass 
Pilkington's  ordinary. 


2  90 

3  10 
3  40 

3  65 

4  15 
4  05 
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Ammunition — Cartridges 
B.  B.  Caps,  5!)  and  5  per  cent. 


Daisy  or  Leader,    dis.    from   factory   1st  break    4  40 

2nd  "        4  70 

3rd  "         5  40 

4th  "        5  90 

5th  "        6  50 

«th  "        6  90 

7th  " 7  70 


Gilmcur's,  47£  to  50  percb.it 

Expansive 
Clark's,  15  per  cent. 
Excelsior,  10  percent. 
Gimlet 

Clark's,  per  doz 0  65 

Diamond,  Shell  "       100 

Nail  and  Spike,  per  gross    2  25 

Blacking,  (Catchpole's). 

No.  1,  Egyptian  Blacking 

Blind  Rollers. 

Annex    per  doz.    125 


0  90 

1  50 
5  20 


9  00 
4  50 


Rim  Fire  Cartridges,  Dom.  50  &  5  p.c 
Rim  Fire,  Military,  net  list,  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  pistol  sizes, 

Dom.  30  per  cent. 
Central   Fire    Cartridges,    sporting 

and  military,  1  5  and  5  per  cent. 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.     B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded  and   empty  Shells,  "  Trap  " 

and  "  Dominion  ' '  grade, 25  p.c 
Shot. 
Canadian,  common,  20  per  cent. 
Brass  Shot  Shells,  55  and  10  p  c. 
Primers,  30  per  cent. 

Wads. — Baldwin's. 

per  1  b 
Beet  thick  white  felt  wadding, 

in  Jib.  bags 1  00 

Best  thick  brown  or  grey  felt 

wads,  in  i  lb.  bags 0  70 

Best  thick  white  card  wads,  in 

boxes   of   500    each,    12   and 

smaller    gauges 0  99    Tire," dis' 60  to  60  and  lO^per  cent 

Best  thick  white  card   wads,  m  Stove,  dis. ,(-0  and  10  p.c. 

boxes  of  500  each,  10  gauge 0  35    Elevator,  dis.,  35  to  40  p.  c. 

Best  thick  white  card  wads,  in  Machine,  dis.,  70  to  70  and  10  per  cent 

boxes  of  500  boxes.  8  gauge 0  55  „  7ur      ., 

Thin  card  wads  in  boxes  of  1000  Boring  Machines. 

each,  12  and  smaller  gauges...    0  20    Complete,  with  Augers,  ea.    5  00    7  5C 
Tbin  card  wads  in  boxes  of  1000  Braces 

each,  10  gauge...... „.    0  25    Barber's   !...    6  00    7  75 

Thincard  wads  in  boxes  of  1000  Barber's  Ratchet 10  00  1100 

each,  8  gauge .........  0  45    Parmbr8. 2  00    2  75 

Chemically  prepared  black  edge 

grey  cloth  wads,  in   boxes  of  p.  M 

250  each— 

11  and  smallergauge  0  65 


Mascot 
Erminie 


1  35 
1  12 


Blind  and  Bed  Staples, 

All  sizes,  per  lb 0  11 

Bolts. 
Carriage,  dis,  70  and  10  p.c. 


0  25    0  30 


3  50 

1  80 

2  50 


0  15 


9  and  10  gauge  0  75 

7  and  8  gauge 0  90 

5  and  6  gauge 1  10 

Superior  chemically  prepared 
pink  edge,  best  white  cloth 
wads,  in  boxes  of  250  each — 

11  and  smaller  gauge 1  15 

9  and  10  gauges 1  40 

7  and  8  gauges 1  65 

and  6  gauges 3  90 

Anvils 

Per  lb 0  10    0  12J 

Anvil  and  Vice  combined 

each 4  50 

Augers. 
Gilmour's,  discount50  per  oent, 
Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole.Vaughan's,  each    1  35    1  60 
Excelsior,  Jennings',  discount  50  pei 
cent. 

Awls. 

Sewing  per  gross "65    159 

Pegging,  "  ...    0  65    1  25 

Brad,  ....     0  85    1  60 

"  handled  "         ...       3  60    7  3C 

Saddlers'  "         ....     0  45    1  60 

Awl  Hafts 
Patent  Peg,  per  gross 
"    Sewing,         " 


Millar's  Falls  15  50  29  00 

Brackets — Shelf. 
Japanned  Canadian,  per 


doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n   0  85    3  20 

Broilers. 
Light,  dis. 65  to  67*  per  cent. 
Reversible,  dis.,  65  to  67*  per  cent. 
Vegetable,  per  doz,,  dis.  37*  per  oent 

Henis,No.8        "       6  00 

"     No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz    500    4    23 

Bntts — Brass- 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  and  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel 


Fast  Joint,  dis.  65  &  10  to  70  and  5  p.c.    Gem>  diS)  57,  t0  60  uer  cent 

chepard's     T.in.i,t«,««  ^;„ 
and  10  p.c 


60  and  2H  per  cent.   From  stock  60 
per  cent. 

Clamps. 
Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.O   l  35 

"  No.  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60*  to  65  p.c. 
Cradles,  Grain. 
Canadian,  discount  25  to  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list; 

dis.  40  per  cent. 
Hart  Mfg.  Co.,  (bolt  dies)  (Amer.  list) 
dis.  26  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz 0  88    1  00 

English,     "        2  00    4  00 

Draw  Knives. 
American,  dis.  70  and  10  p.c. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  per  doz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37 J  to  40  per  cent. 
Standard,  dis.  47*  to  50  p.  c. 

Elbows — Stove  Pipe 
f  1.00  to  $1.65  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30    Obi 

Wine,  per  doz   130    2  25 

Star,  "  2  80    3  90 

FennsCorkstops.No  9.  p.doz 1  70 

Petroleum,  per  doz 4  50    6  50 

Files  and  Rasps. 
Kearney  &  Foote'a  discount  Am.  List 

57$  to  60  per  cent. 
Black  Diamond,  50  &  5  per  cent.  dis. 

to  50  and  7*  Amer.  List. 
Nicholson's  dis. ,  Amer.  list,  50,  50  and  5 

per  cent. 
Toronto  File  Co..  50  and  10  to  60  p.c. 

Joint's, dis.  Can.  list,  25pc.  to  27*  p.c.    Blin.d'  P££"> *&  6°  V 60  a,nd  10  D'c 
Globe  File  Co.'s  disc.  60  per  cent*  P  .!      he1?ar1d1  i£°18?!e°n'  dls-60  P-c 

Horse    Rasps,  Kearney  &  Foote's  dis    Usht  T  and  B"?a loJ.^. «>„ %w  P* 

Am  list,  50  p.c.  to  50  and  10  p.c.  iilg0nt  L  and  strap,  dis  65  to  70  p.c 

Horse  Rasps,  dis.  45 p.c.  Amer.Hellers    ^Y'A^V^d'  hVn«"        3"5    °  °4f 
Horse  Rasps,  Spencer's,  dis.  Can.  list    Sorcew,  ,hft°;°k  ,a°d„„h,mge_ 

40  p.c. 
Horse  Rasps,  Toronto  FileCo.,  50  and 
10  p.c,  Amer.  list. 

Fluting  Machines. 

Each 0  60    2  00 

Forks. 
Hay, Manure,  etc, dis. 40  to  45  p.c. 
Freezers,  Ice  Cream. 


Gas  Fittings  and  Staple  Brackets. 

Jas.  Barwell,  Toronto— Dis.  20  to  25  p. 
c,  free  of  du'-y.  Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each   0  30    

Enamelled"      0  55     "...'. 

Grindstone  Fixtures. 

P.  S.  &  W„  per  doz 3  88    4  25 

H  a  m  in  e  r  s — Nai  I . 
Maydole's   net  list  to  5  per  cent,  dis 
Can.  discount  25  to  27*  p.c 
Tack. 

Magnetic,  per  doz  l  io    l  50 

Sledge 

Canadian,  per  lb 0  12*  0  13 

Ball  Pean. 
Enplish  and  Can.,  per  lb 
Handles. 

Axe        per  doz oo 

Store  door    "     i  oo 

Chest,  per  doz  pairs  o  40 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer   «J        3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  35 percent.  to40p  c 

Hoe.  . 

C.&B.,  discount  35  per  cent,  to  40  p.o 
Saw. 

American,  per  doz  1  00 

Plane. 

American,  per  gross 3  15 

Hammer  and  Hatchet. 

American,  per  doz  0  50 

Cross  Cut  Saw. 
Canadian  per  pair... 


0  18 


1  25 

3  75 
0  8C 
0  25 


Hangers. 
Door  4  and  5  inch,  per  pair 
Lanes,  50  to  50  and  5  p.c. 

Hatchets. 
Can.,  dis  40  to  42*  p  c. 
Hinges. 


0  40     0  80 


6  to  10  in. 
12  up 


per  set 0  00    0  033 

. .     0  CO    0  02^ 
Per  doz.  set 


Loose  Pins,        65  &  10  to  70  and  5  p.c.    Snerard's     Lightning,  dis.  50 
Berlin  Bronzed,  dis.  (0.  10  and  5   per       and  10  n  c 


Screw,  Eureka 1  13 

Gate, Clark's 150 

"       Shepard's,  dis  50  to  60  p.c 
Per  doz. 

Spring     1  35 

"    Shepard's  Samson  175 
Hoes. 


1  80 

2  20 

pairs 
1  40 
1  90 


cent. 
Gen  Bronzed, perpair 


0  40    0  65 


::■:} 


8  30 


Awl  and  Tool  Sets. 
Millar's  Falls,  per  doz 2  80 

box    '....     6  00  12  00 


Can  Openers. 

Acme,  per  gross   9  00 

7  25    8  00  Sardin    Scissors,  per  doz.  3  75 
Card. 

Horse,  per  doz 0  60 

Carpet  Stretchers. 

American,  per  doz 100 

Bullards  "      6  50 


Fruit  Presses. 

Henis',  per  doz  3  25    3  50 

Enterprise,  discount  10  p.c. 
10  00   Shepard's  Queen  City,  dis.  15  p.c; 
4  50  Fry  Pans. 

Acme,  discount  55  to  60  per  cent 
Gauges — Marking,  Mortise,  :U. 
Stanley's,  dis.  50,  55 p.  c. 
Wire  Gauges 
Winn's  Nos.  26  to  33,  each     165    2  40 


to   50  Garden,  Mor  ar  ,  etc.,  discount  40  to 
45  per  cent. 
Planter  doz 4  00 


5  Oi. 


1  00 


1  50 


Hooks—  Cast  Iron 

Birdcage,    per  doz 0  50    1  it 

Clothes  Line,    "        0  27    0  63 

Harness,  "       0  72    0  88 

Hat  and  Coat,  per  gross      1  00    3  00 
Chandelier   per  doz 0  50    1  00 

Wrought  Iron. 

Wrought  Hooks  and  Staples,  Car,. 

dis.  40  and  5  to  40 and  10  per  cent, 
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Wrought  Flooks  and  Staples,  Amer 
dis.  75  and  10  to  80  per  cent. 
Wire. 
Hat  and  Coat.dis.  55  to  60  p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng..  dis.  60  per  cent. 

Horse  Nails 
Canadian,  dis.    60  to  60  and  2$  p.c. 

Horse  Shoes, 
F.O.B.  Toronto&  Hamilton....  $3  80 
Snow.        "  "  ...     3  90 

F.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  Picks. 

Star,  per  doz 3  00   3  25 

Kettles. 
Brans  spun,  7$  per  cent. dis.  off  new 

list. 
Copper,  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 
\merican,  60  and  10  to  65  and  5  p.c. 

Keys 
Lock,  Can,  dis  50  p.c. 
Cabinet, Trunk,  and  Pad- 
lock, Am  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.  P.,  85  to  3  00 

per  doz. 
Bronze,  Berlin,  per  doz   ..    2  75    3  25 
Bronze  Gem,         "        ....     6  00    9  00 
Sava  "         ....     8  75  10  00 

Shutter    porcelain,  F  & 

It   screw,  per  gross $1  30    4  00 

Knives. 
Clauss,  bread, cake  and  paring  knives 
$?.20  per  doz.  nett. 
Ladles. 

Melting,  per  doz 1  70    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  1  87    3  85 

King,  wood,  "  2  75    2  90 

"       glass  '  4  00    4  50 

All  glass,  '  1  20    1  30 

Lines. 

Fish,    pergross  105    2  50 

Chalk,  "  1  90    7  40 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,  40  to  42$  p.c. 

Padlock. 
English  and  Am.  par  doz        50    6  00 
Scandinavian,  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17$  pc. 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs', hickory      "  1  25    3  75 

Lignum  Vitae,  "         3  85    5  00 

Caulking.each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis     00  to  25 
per  cent.  dis. 

Home,  each 

Mincing  Knives. 

American,  per  doz  42    2  35 

Molasses  Gates. 
■Stebbin's  Patent,  dis.  per  cent,  65  to 
70  to  70.10  per  cent 

Nails. 
Cut  Nails(Iron) 

1.  Either     Canada      or     American 

Pattern. 

Basis— 50  to  60  dy 185    190 

40dy 1  90    1  95 

30  dy 1  95    2  00 

20, 16&12  dy....     2  00    2  05 

10  dy 2  05    2  10 

8  &9dy 2  10    2  15 

6&7  dy 2  25    2  30 

2.  Amer.  Pattern  Only 

from  4  to5dy  ..     2  35    2  40 
3dy.  (lath) 2  85    2  90 

3.  Canada  Pattern  Only 

from  4to5dy  ..     2  35    2  40 

3  dy.  (lath) 2  75    2  80 

3  dy.  A. P.  Fine      3  45    3  50 
Cut  Nails i, stool)  Add  10c.  to  tho  prices 

in  list  for  iron  nails. 
Wire  Nails,    75,    lu  and  5  per  cent  ; 
3  per  cent,  cash  delivered  in  lots 
of  10  kegs  or  more. 
Brads  <fc  Moulding  Nails.    75,  10  and 
5  per  cent,  from  new  list. 
Nail  Pullers. 

blorman  &  American 1  85    3  50 

Nail  Sets. 

pergross 
square,  round  and  octa- 
gon       3  38    4  00 

Diamond 12  00  15  00 

Netting. 
Poultry,  65  to  65  and  5  per  cent. 

Oil. 
Canada  Refined  Oil  (Toronto)  14       15 

Carbon  Safety     "     0  17    0  18 

Canada  WW.     "      0  20    0  22 

American  W.W."     0  25 

S   K.  Seal per  gal  0  63    0  65 


Oilers. 
McClary's  Galvan.  Jron 
Oil    Can,    with    Pamp, 

per  doz 19  50 

Zinc  and  TiD,  dis.   50,  50  and  10. 

Copper,  per  doz 125    3  50 

Brass,  "       1  50    3  50 

Malleable,  dis    !fb  per  ct. 
Pails. 

Galvanized,  per  doz 2  25    3  30 

Pencils. 

Dixon's,  per  gross 100    4  25 

Carpenter 2  25    3  60 

Par  doz 6  00    9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent     American  dis. 57$ 
Wood,  fancy  Canadian, or  American 

35  to  37$  per  cent. 

Bailey's(StanR  &  L.Co.)42$  to  45 p.c 

Miscellaneous,  dis.  15  tol7$per  cent 

Bailey's Victor.dis.  15  to  17$percent 

Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.  dis 

37$,  40  p   c. 
Button's  Imitation,   per 

doz 5  00    9  00 

German,  per  dcz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  and  10  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys 

Hothouse,  perdoz 55    100 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  57$  to 

60  per  cent. 
Pitcher  Spout,  65  to  67$  p.c 
Canadian  Cistern  60  to  62$  p.  c.from 

factory. 
Canadian  Pitcher  Spout  67$  to  70  p.  c. 
from  factory. 

Punches 

Saddler's,     per  doz l  00    1  85 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  perinch     100 

Putty 

Bladder,  per  100  lbs lj        2 

Tins, lbs   2  50     2  75 

Rail. 

Barn  Door,  per  foot 3         3$ 

Sliding  Door,        "      ....  3J        3f 

Lanes,  3|  to  1c.  ft. 

Rakes. 

Cast  Steel  and  Malleable  Canadian 

list  dis.  40  to  45  percent. 

Razors. 

Boker's,  perdoz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent   cash  30  days. 
Copper  Rivets,  dis.  50  per  cent. 
Iron  "  "    55  and  10  p.c. 

Tinned  and  Black  Rivets,  55  &  10  p.c. 
Burrs,  Iron,  50  and  10 
Terms,  4  mos.  or  3  p.c.  cash  30  days 
Rivet  Sets. 
Canadian  dis. 30,  35perc. 
Rope 

Per  lb. 
Sisal.    Manilla. 
7-16  in.  and  larger..     7$  ...       gj 

\,  5-16,  %  in 8  ...        10 

Cotton,  perlb 18        20 

New  Zealand {<$         9 

Russia  Deep  Sea,  per  lb..       12J      13$ 

Jute    "    ...      06J      07$ 

Rules. 
Boxwood,  dis.  80  to  80  &  10  p.c. 
Ivory,  dis  37$  to  40  percent 

Sad  Irons. 

Mrs.   Potts,  per  set       75        80 

"  N    P.         '  1  00    1  05 

Sad  Heaters. 

Dome,  Shopard's, per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&  A.,  sand,  40  and  5to  45  per  cent. 

Emery,  per  quire 55        90 

Sash  Cord 

Perlb 22        50 

Sash  Locks. 
Triumph  and  Morris,  dis  37$,  40per 
cent. 

Kempshell's  dis.  40,  62$  per  cent. 
Canadian,  dis.   45,50  p.  c 
Sash   Weights. 

Sectional,  perlb 1} 

Saws. 
Hand,  Disston's,  dis   15  p.c. 
S.  &  D  ,  dis.  35  per  cent,  to  40  p.c. 
Cross  Cut,  Disston's,  per  ft.  35  to  55 


S  4  D   dis.   35  p  c.  on  Nos   2  and  3. 

Hack,  complete,  each 75    2  75 

"       frame    only  75 

Saw  Sets. 

Per  doz 1  65    9  00 

Scales. 
Canadian  List,  dis.  40to40  and5p.c. 

Scale  Beams. 
Canadian,  B   S.  &  M.  dis.  40  p.  c. 
Scrapers. 

Box,    perdoz  2  10    4  50 

Foot,       "  40    3  50 

Screens. 
Window,  patent,  perdoz    3  50    4  50 

Door,  per  doz 10  75 

Screw  Drivers. 

Sargent's,  perdoz 65    4  00 

Screws. 
Wood,  F.  H., Iron,  and  Steel,  80  per 

cent.,  dis. 
Wood,  R.  H.      "        75  per  cent.  dis. 
"      F.  H.  Brass77$       "  " 

•'      R.  H  72$       " 

Diamond   Point  wood    screw  nails 
bright,  die.  77$  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  to  45  percent. 
Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shoftrs 
B.  &  W.,  japanned,  dis. 75  perceuo 
B.  &  W.  N.  P  ,dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
.Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"       N.P„  70  per  cent. 
Clauss  Full  nickel,  60  p.c.  off 

"      Japanned  handles,  7u  p.c.  off. 
Sheaves 
Sliding  Door,  per  set    ...        77    140 

Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEL   CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz    115    135 
tinned,  1  35    1  60 

Tin  Rim,  "  "  2  30    2  45 

"  black,        "  1  80    2  2£ 

Snaps 
Harness,  German,  dis  35  per  cent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  J  or  Vi  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Perlb 0  28    0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American  1  35    2  35 

Spoons  and  Forks. 

Tea  Spoons  pergross    7  50    12  00 

Dessert  "       ....         "         21  00  

Table       "       ....         "         30  00    30  00 

Dessert  Forks...         "         24  00 

Medium     "      -         "         27  00  

Table  "      ••         "         36  00 

Squares. 

Iron,  per  doz   1  65    2  90 

Steel,  dis.  80  and  5  to  80  and  iy%  p.c. 
Try  and  bevel,  dis.  50  to  52$  percent 

Staples. 
Fence,  galvanized,  per  lb  3$ 

Wrought  Iron,    dis.  80  to  80  &  5  p.  c. 
Stocks   and  Dies,  Amer.   dis.  25  per 
cent. 
Stove   Polish,  (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz 1  7b 

No  1  Stove  Paste,  per  gross 9  00 

-2        "  ' 4  80 

Stone. 

Washita, perlb 0  25       50 

Hindostan,  per  lb 0  06       07 

Slips,  per  lb  9 

Labrador,    perlb 0  13 

Axe,   "       0  15 

Turkey  '       «  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut, Carpet  Blued, gimp,  60  per  cent 
"  tinned,  dis.  70  per  cent. 

Swedes'  iron,  blued  ortiuned,  dis.  50 

per  cent. 
Upholsterers"  dis.  50  percent. 
Copper  Nails, dis.  62$  per  cent. 

"      Tacks,  45  per  cent. 
Clout  Nails,  dis.  60  to  67$  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  60  to  65  per  cent. 
Trunk  Tacks,  dis.   57$  per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  62V4  P 


Cigar  Box  Nails,  dis.  45  per  cent' 
ShoeFinders'TacKS,50  percent.- 
Shoe  Nails,  Hungarian  Nails,  etc., 37$ 
per  cent. 

Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....  5  50  9  75 
Chesterman's,  each....  0  90  2  85 
steel, each  .  0  80  8  00 
Thermometers. 
Tin  case  &  dairy,  dis. 75p.c 

Thimbles. 

Asbestos, filled,  per  doz.,  35  to  40  p  c. 

Ties. 

Cow, perdoz 1  "o    2  50 

Tinner's  Tools. 
P.S.&W.,netlist. 
Canadian  15  to  35  per  cent  dis. 

Tinware. 
S tamped, dis.  Assn  list, 70,  and  12$  per 
cent,   to  70    and  25  p.c.  on  special 
lines. 
Japanned, Prices  on  application 
Pieced,  "        " 

Transom  Lifters 
Payson's,  ?2.60  to  $5.00  per  doz. 

Traps 
Game,  Newhouse,  dis  33$  p.c.  to  35  p.c. 
Game.H  &N..P.  S.  &  W.  or  Steel,  60 
and  10  to  67$  per  cent. 

Mouse,  per  doz  0  35    150 

Rat  "         2  00    4  50 

Trowels, 
Disston's,  discount  10  p.c. 

German,  per  doz   4  75    9  00 

Brade's        "        00  10  50 

D   &  S.,  discount  35  p.c. 
Triers. 

Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  Russian,  per  lb 0  00    0  21 

Wrapp'g,mottl'd,pr.pack    0  50    0  60 
"         cotton,  per  lb..     0  17    0  18 

Mattress,  per  lb    0  33    0  45 

Staging        "         0  27    0  36 

Broom         "         0  30    0  in 

Binding,  Common  Sense-    6$ 

"         Blue  ribbon 0    8 

"         Red  cap 0    7 

Sterling   0  61 

"         Prison    0  8 

On  prison  made  twine  freight  is 
prepaid  to  any  railway  station  in 
Ontario. 

Vises. 

Hand, perdoz 4  00    fi  no 

Bench,  parallel, each....     2  00    4  50$ 

Coach,  each  6  00    7  00 

Peter  Wright'-i,  per  lb....    0  12    0  13 

Pipe,  each 5  50    9  00 

Saw, perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz   4  0»    8  50 

Washers  "Iron,"  40  per  cent.  ,4  mos. 
or  3  per  cent. 

Well  Wheels. 
Amer., perdoz.  8,10  &  12  in.    3  38    6  00 

Wire. 
Brass  Wire,  16  to  25  wire  gauge,  18  to 

24c.  lb. 
Copper  Wire,  17$  p.  c.  dis. 
Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
[In  lots  of  1  000  lbs.,  annealed  oiled, 
and  annealed  and  galvanized, freight 
will  be  prepaid.] 

Bright,  Coppered  steel  and  spring  20 
per  cent  f.o.b.  Montreal,  Toronto  or 
Hamilton. 
Broom  Wire  5J  to  61c.  per  lb. 
Clothes  Line  Wiie,  19  gauge,  per  doz 

coils 3  95 

Wire  Fencing. 
Galv.2barb,2$&5in. apart     )  „,        ~. 
"4      "    4  &  6  "      "         /s*        il 
"    Plain  twist,  all  deld         3$      35i£ 
"    Steel  thorn  and  rib- 
bon         4J      5 

"  Lock  Barb,''  4  point 4$ 

Ditto  Glidden  2  point 4$ 

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points 4$ 

Steel  staples  3$ 

Terms,  60  days  or  2  percent,  in  30 
days. 

Wire   Cloth 
Ordinary,  discount  2b  p.c. 
Painted  Screen,  p.lOOsq. ft    185    190 
Wrenches. 

Acme,  35  to  37$  per  cent. 
Agricultural,  70  and  Id  to  75  p.c. 
Standard,  dis.  60, 60  &  lOp.c. 
Coe'sGen'ne.dis.  3  2$  to  35  p.  c  dis. 
Diamond,  dis.  33$,  35  p.  c, 
Tower's  Engineer,  each    ..     2  00   3  m 

S.,  perdoz 5  80    7    0 

G.  &K.'s  Pipe    "      6  00 

Burrell's    "     eac_i 3  40 

Pocket,  perdoz 125    2  00 


Half  Price 


The  original  selling  price  of  "Ideas  for  Hardware 
Merchants"   was  $1.00  ;  the  price  now  is 

SO     CE1VTS 

And  Only  handled  by  ourselves.  We  bought  out  the  publishers 
at  a  bargain,  hence  the  exceedingly  low  price. 

"  There  is  a  tide  in  the  affairs  of  men 
Which  taken  at  the  flood  leads  on  to  fortune  ; 
Omitted,  all  the  voyage  of  their  life 
Is  bound  in  shallows  and  in  miseries." 

This  is  the  opportunity  of  your  life.  Will  you  grasp  fortune  as 
she  rapidly  glides  past  you  and  within  reach  ?  We  have  only  a 
limited  number  of  copies  and  they  are  rapidly  going.  Mailed  on 
receipt  of  price,  postage  prepaid. 


THE  J.  B.  McLEAN  PUBLISHING  CO. 

10  Front  Street  East,  TORONTO,  ONT. 


A.  ALLAN,  Pre? 


J.  O.  GRAVEL,  Seo.-TrfSF. 
F.  SCHOLES,  Man.  Director. 


THE  CANADIAN  RUBBER  (OV 

Of  Montreal  and  Toronto. 
CAPITAL,       -       -       $2,000,000. 

MANUFACTURERS    OF 

First  Quality  Rubber 
Boots  and  Shoes,  Supe- 
rior Quality  Rubber  Belt- 
ings, including  The  For- 
syth (Boston  Belting  Co.) 
Seamless  Rubber  Belt- 
ing. For  which  we  are  Sole 
Agents  and   Manufacturers  in  Canada. 

We  hold  the  Patent  and  Bight  to  Manufacture 
in  Canada. 

THE  PATENT  PROCESS  SEAMLESS  TUBE  HOSE 

We  Make  all  Our  Hose  by  this  Process. 

ASK  THE  MERCHANT  YOU  DEAL  WITH  FOR  IT  AND  TAKE  ND  OTHER. 

Rubber  Packing's,  Valves,  Gaskets,  etc. 

Head  Office  and  Factory,  Montreal.         J.  J.  McGILL,  Man. 

WESTERN   BRANCH  : 

Cor.  Front  and  Yonge  Streets,  TORONTO. 
J.   H.  WALKER,  Manager. 


WE  WANT  TO  HEAR. 


WHEN  YOU  NEED 


RUBBER  HOSE. 


OUR  BRANDS 


"Maltese  Cross,"  "Extra  Quality,"  (Black  or  White), 

"Kinkproof,"  (Wire  Bound),    "Antimony,"  (Red), 
"Lion,"  "King,"  "Leader,"  "Fairy,"  (Cotton). 

The  Gutta  Pergha  &  Rubber  Mfg.  Go. 

61-63  FRONT  ST.  W.,  TORONTO.     OF  TORONTO,  LTD. 


JUST 

ONE 

POINTER 


/"IIVEN  you  through  reading  a  single 
copy   of  The  Hardware  Mer- 
chant would  net  you  at  the  very  least 
$2.    Wouldn't  it? 


Fifty-two  copies,  or  one  year, 
should  net  you  $104.  Did  it 
ever  strike  you  in  this  way 
before? 


ARE  you  giving  us  credit  for  making 
you  a  return  of  $104  on  a  $2 
investment?  Did  you  ever  figure  out 
what  you  saved  or  made  by  a  pointer 
taken  from  The  Hardware?  Please 
do  so  and  credit  us  up  with  it 


Brandram  Bros.  &  Co 


ROTHERHITHE,  LONDON,  ENG. 


^ 


**?!** 


B.  B. 

GENUINE 


Manufacturers  of 

The 

Celebrated 
Brand 


*        B.  B.         u 


NO.  ONE 


A1\D  SUBSCRIBE  .  . 


WHITE  LEAD      B.  B.      WHITE  LEAD 

White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


For  samples  and  information  apply  to 


HENDERSON  &  POTTS 


Nova  Scotia  Paint  Works, 


Halifax,  N.S. 


VOL.  VI. 


TORONTO,  JULY  28,  1  894. 


No.  30. 


MAGNOLIA  METAL 


IN    USE    BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST    ANTI-FRICTION    METAL    FOR 

High-Speed  Engine,    Dynamo,    Rolling-Mill,   Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL   CO., 


London  Office  :  75  Queen  Victoria  St. 
Chicago  Office  ;        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and    Sole   Manufacturers, 

74  Cortland  Street.  NEW  YORK. 


S8S3S 


Sole  Agent9 
in  Canada 
for  .  .   . 


G.  B,  Moeives 


Manufacturer 

Artists'  Colors 
and  Materials 


BERLIN 


F.  W,  Devoe 

—and — 

C.T.Reynolds  Co. 


NEW    YORK 


Send  for 

Catalogue 


^■Cy^terofc^  ttJir>i  yfttf 


Direct 

Importers 

from 


WinsoiUewtoii 


Limited 

LONDON 


Reeves  &  Sons 


Limited 

LONDON 


Pitet  Aine 


PARIS 


Best  Goods 

from 
Best  Makers 


To   the  Trade 


m 


Send  for    .    .    . 

NEW  LIST 


-  and 


DISCOUNTS 


iU 


RICE  LEWIS  &  SON 


LIZMIITIEID 


TOZROItTTO 


Copper 
Range 
Boilers 


u 


GUARANTEED 

Hydraulic  Pressure 
200  pounds 

GUARANTEED 

Against  Collapse 


IIIIIBIIIIIIIIW!!!:^ 


55 


Patented  Aug.    1893 


I    CHEAPEST  COPPER  BOILER  ON  THE  MARKET 


lllllllllffllll 


- 


The  Booth  Copper  Co. 


Manufacturers  and 
i'a  ii-  ntf.es  .... 


TORONTO 


"  Perfection  "  Inside  Seam 

ELBOWS. 

Strongest 
Handsomest 
Best 

16 

Different 
Kinds 


Standard  Patent  Stove  Pipe, 

Stove  Boards,    Coal  Hods. 

Order  All  Fall  Lines  Early. 


Kemp  Manufacturing  Go, 

TORONTO,   ONT. 


. .  HARDWARE . . 

A    PRACTICAL   JOURNAL    FOR   THE    WROUGHT,    CAST,    STAMPED, 
SHEET   AND  SPUN    METAL   TRADES. 


Published  Weekly. 


$2.00  a  Tear. 


Vol.   VI. 


TORONTO  AND  MONTREAL,  JULY   28,   1894 


No.   30 


J    8.  McLEAM, 

President. 


HUGH  C.  McLEAN, 

Sec.-Treas 


THE  J.  B.  McLEAN  PUBLISHING  COMPANY. 

FINE   MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 
HEAD  OFFICE:  .  .  10  Front  St.  E. 

MONTREAL  OFFICE  :         -  146  St.  James  St 

E.  Desbarats,  Manager. 

NEW  YORK  OFFICE  :     Room  41,  Times  Building. 

Roy  V.  Somerville,  Manager, 

EUROPEAN  BRANCH  : 

Canadian  Government  Offices, 

17  Victoria  St.,  London,  S.W. 
R.   Hargreaves,  Manager. 

John  Cameron,  General  Subscription  Agent, 


WARNING  TO  SUBSCRIBERS. 

\\  e  understand  there  is  a  scoundrel  in  Winnipeg,  named 
Ostrosser,  who  claims  to  he  our  agent.  He  has  already 
called  upon  several  of  our  suhscrihers,  and  in  one  or  two 
eases  succeeded  in  obtaining  money.  Friends,  he  is  an 
impostor  :  he  i-,  not  our  agent,  never  was,  and  never  will  he, 
so  please  look  out  for  him.  Of  course,  our  journals  have 
now  such  an  enviable  reputation  that  people  insist  upon 
working  for  us  whether  we  like  it  or  not.  We  don't  like  it. 
.Mr.  John  Cameron  and  F.  W.  Armstrong  are  our  only 
authorized  agents  in  Manitoba,  Northwest  Territories  and 
British  Columbia.  They  are  well  known  and  thoroughly 
trustworthy. 


NEW  uses  are  almost  continually  being 
discovered  for  aluminum.  The  latest 
is — to  the  layman,  at  least — the  most 
unique  and  unlooked  for.  It  is  nothing 
more  or  less  than  that  a  powerful  ex- 
plosive can  be  made  from  it.  The  dis- 
coverer of  this  attribute  of  this  modern 
metal  is  a  French  chemist.  He  found 
that  by  taking  powdered  aluminum  and 
mixing  it  with  binoxide  of  sodium  an  ex- 
plosive was  created  that  required  nei  her 
concussion  nor  fire  to  discharge  its  latent 
energies.  It  seems  that  all  it  is  necessary 
to  do  in  order  to  effect  this  is  to  simply 
place  it  in  contact  with  moisture.  And 
when  it  does  explode  it  is  an  ex- 
plosion, the  flame  which  it  sends  out 
instantly  melting  even  copper  wire.  The 
explanation  of  the  peculiar  mannei  in  which 
the  explosive  can  be  set  off  is  that  the  mois- 
ture decomposing  the  binoxide,  disengages 
the  oxygen    in  the   nascent   stage,  which  at 


once  combines  with  the  aluminum  with 
great  energy,  causing  the  explosion  which 
follows.  Its  utility  for  industrial  purposes 
we  know  nothing  about.  That  probably  has 
yet  to  be  demonstrated. 

*  *  * 

Combines  still  continue  to  develop  in  the 
United  States  in  spite  of  increasing  opposi- 
tion thereto.  One  ot  the  latest  evidences  of 
this  is  the  formation  of  what  is  named  the 
American  Glue  Co.,  which  has  just  been  in- 
corporated under  the  laws  of  the  State  of 
New  Jersey.  The  capital  stock  of  the  organi- 
zation is  $700,000  preferred  and  $1,400,- 
000  common,  and  the  properties  acquired 
by  it  are  New  York,  Chicago,  Boston  and 
Pennsylvania  concerns.  The  avowed  ob- 
ject of  the  promoters  of  the  combine  is  the 
securing  of  greater  economy  in  the  manage- 
ment of  the  factories  and  in  selling  their 
products.  This,  it  might  be  remarked,  is 
the  object  sought  by  all  organizations.  If 
this  is  a  day  for  the  formation  of  combines, 
it  is  also  a  day  for  their  dissolution.  But 
if  a  glue  association  cannot  hold  together, 
what  can  ? 

*  *  * 

Our  cousins  across  the  border  are  con- 
gratulating themselves  over  their  export 
trade  for  the  past  fiscal  year.  And  they 
certainly  have  some  reason  for  so  doing. 
Their  total  exports  were  $869,181,345. 
This  was  the  enormous  total  of  $237,275,407 
in  excess  of  imports  compared  with  last 
year.  And  herein  it  is  that  our  cousins 
glory.  Last  year,  it  will  be  remembered, 
they  put  on  sackcloth  and  ashes  because 
the  balance  of  trade  was  against  them 
to  the  extent  of  $18,735,728.  Under 
analysis,  however,  these  figures  lose  some  of 
their  brightness.  In  the  export  of  what  is 
termed  the  principal  class,  included  in 
which  are  such  articles  as  breadstuffs,  pro- 
visions and  live  animals,  cotton  and  petro- 
leum, and  which  the  nation  is  most  desirous 
of  sending  abroad,  there  is  a  decrease  of 
about    $3,000,000.     This    does    not    afford 


much  consolation  to  the  agriculturalist,  nor 
to  the  storekeeper,  whose  welfare  in  turn 
depends  much  upon  the  condition  of  the 
farmer.  What  matters  it  to  the  farmer  if 
the  manufacturer  is  sending  more  gooJs 
to  foreign  markets  ?  Not  a  great  deal,  no 
matter  what  consolation  other  people  may 
draw  from  it.  It  is  regarding  his  own 
products    that  he  is  concerned — directly,  at 

any  rate. 

*  *  * 

The  exports  of  what  is  classified  as  minor 
articles  showed  the  enormous  increase  of 
over  $40,000,000,  compared  with  last  year. 
But  what  has  been  the  principal  cause  of 
this,  if  not  the  cause  ?  Certainly  not  good 
times,  or  that  manuractures  of  the 
United  States  have  gained  to  that  extent 
in  popularity.  To  the  fact  that  the  manu- 
facturers across  the  border  were  willing 
to  sell  to  foreign  countries  their  large  sur- 
plus stocks  at  almost  any  price  they  could 
get  in  o:der  to  lift  from  their  shoulders  the 
burdens  that  were  heavier  than  they  could 
bear,  must  be  ascribed  the  principal 
cause.  Tariff  walls  that  have  hitherto  been 
looked  upon  as  insurmountable  have  been 
surmounted  in  the  haste,  of  finding  a  market. 
At  least  it  is  a  well  known  fact  that  Canada 
has  seen  goods  from  the  United  States  com- 
ing across  her  border  that  hitherto  either 
did  not  come  at  all  or  only  in  much  smaller 
quantities.  And  what  is  Canada's  experi- 
ence is  probably  the  experience  of  other 
countries  whose  trade  and  financial  condition 
is  better  than  that  of  the  United  States.  In 
a  word,  the  increase  in  the  exports  of  what 
are  termed  minor  articles,  such  as  manufac- 
tures and  machinery,  was  due  to  extraor- 
dinary circums'ances,  namely,  the  financial 
crisis.  But  it  is  a  source  of  some  satisfac- 
tion to  the  people  of  the  United  States  that 
they  were  enabled  to  sell  foreign  countries 
so  much  more  goods  than  last  year  even  if 
they  did  have  to  sacrifice  prices  and  profits 
in  order  to  do  so.  It  is  just  what  a  wise' 
business  man  does  when  he  wants  to  lighten 
his  burdens. 
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THE  TARIFF. 

THE  House  of  Commons  finally  dis- 
posed of  the  tariff  b:ll  on  Friday  last. 
The  bill  was  introduced  March  27, 
so  it  occupied  four  months,  lacking  one  week 
in  making  i's  journey  through  the  House. 

It  might  have  been  put  through  more  ex- 
peditiously, although  no  one  complains 
much  on  thaf  score,  seeing  that  the  United 
States  Congress  has  been  pegging  away  for 
nearly  a  year,  and  is  still  apparently  far  from 
the  goal. 

Then  whether  the  time  occupied  in  deal- 
ing with  the  bill  had  been  long  or  short 
would  not  have  mattered  so  much,  in  view  of 
the  fact  that  the  tariff  went  into  force  the 
day  following  the  submission  of  the  matter 
to  the  House. 

But  if  fault  cannot  well  be  found  with  the 
time  occupied  in  fashioning  the  tariff  bill, 
the  same  can  hardly  be  said  regarding  the 
way  in  which  the  fashioning  was  done. 
Those  employed  at  the  task  were  not  nov- 
ices. They  were  tried  and  old  hands  at  the 
business. 

The  fault  with  them  was  they  lacked  de- 
cision. 

For  a  year  prior  to  the  bill  being  brought 
down  the  members  of  the  Cabinet  visited 
every  important  section  of  the  countiy. 
They  consulted  with  all  classes  who  were 
supposed  to  be  worth  consulting.  In  cam- 
era they  listened  to  what  the  manufacturers 
and  the  wholesalers  had  to  say,  and  in  private 
and  in  public  they  heard  the  pros  and  cons 
of  the  farmers,  although  we  do  not  remem- 
ber their  consulting  the  retail  merchants  of 
the  country.  But  this  may  be  a  lapse  of 
memory  on  our  part,  or  perhaps  on  the  part 
of  the  Ministers. 

At  any  rate  the  Minister  of  Finance  and 
his  colleagues  collected  a  lot  of  evidence, 
and  enough  supposed  to  be  to  guide  them 
in  the  arduous  undertaking  of  revising  the 
tariff. 

And  the  measure  as  it  was  brought  down 
on  March  27  really  looked  as  if  they  had 
made  fairly  good  use  of  the  information  they 
had  collected.  The  bill  was,  generally 
speaking,  along  the  lines  asked  for  by  the 
wholesalers,  and  the  farmers  and  the 
consumers  concluded  that  the  bill  tended 
to  lighten  their  burdens  and  were  fairly  sat- 
isfied. But  some  of  the  manufacturers  were 
not.  Herein  lies  the  secret  of  most  of  the 
changes  which  were  subsequently  made  in 
the  bill.     And  to-day  there  is  dissatisfaction 


among  the  great  mass  of  the  business  men 
of  this  country,  where,  on  the  28th  of  March 
last,  satisfaction  obtained  to  a  more  or  less 
extent. 

But  the  dissatisfaction  is  perhaps  not  so 
much  with  the  tariff  as  it  ultimately  stands 
as  with  the  way  in  which  the  Government 
played  battledore  and  shuttlecock  with  so 
many  of  its  clauses.  The  duty  on  rice  was 
one  thing  to-day,  something  else  tomorrow, 
and  another  thing  next  day.  The  same 
thing  may  be  said  of  woolens,  of  cottons,  of 
teas,  of  coffees,  and  of  many  other  staple 
lines  appertaining  to  the  grocery  and  other 
trades. 

We  had  much  to  be  thankful  for  in  that 
we  had  not  a  United  States  Congress  to 
mold  and  fashion  our  tariff,  but  at  the  same 
time  Canadians  cannot  help  wishing  that 
their  tariff  revisers  had  shown  a  little  more 
independence  and  appreciation  of  their 
duty. 

BRITISH  TIN  PLATE  PROSPECTS. 

SOME  interesting  figures,  which  forcibly 
demonstrate  the  importance  of  the 
United  States  market  to  the  Welsh 
tin  plate  maker,  were  shown  to  Hardware's 
correspondent  by  a  Montreal  iron  broker  on 
Saturday  morning  last. 

The  Hardware  man  was  in  search  of 
news,  and  concluded  that  a  short  abstract  of 
these  figures  would  prove  interesting  to 
members  of  the  hardware  trade  in  Canada. 

According  to  the  figures  the  total  con- 
sumption of  Welsh  tin  plates  in  1893  was 
10,874,000  cwt.  Of  this  the  home  consump- 
tion was  2,500,000  cwt.,  or  23.0  per  cent. 
The  total  exports  were  8,374,000  cwt.,  or  77  o 
per  cent,  of  the  total  consumption,  and  of 
these  exports  the  United  States  consumed 
6,362,000  cwt.,  or  58.5  per  cent.  This  is 
more  than  that  of  the  home  country  itself 
by  35- 5  per  cent.,  and  exceeding  the  con- 
sumption of  all  the  other  importing  coun- 
tries by  4,350,000  cwt.,  or  40.0  per  cent. 

This  shows  that  the  United  States  is  really 
the  great  market  for  British  tin  plate,  all  the 
rest  being  relatively  inferior. 

Taking  some  of  the  leading  countries  this 
is  easily  recognized.  According  to  the  abo\  e 
figures  the  United  States  imported  and  pre- 
sumably consumed  6,362,000  cwt.,  or  76.0 
percent,  of  the  total  British  exports  of  tin 
plate.  In  comparison  with  this  Russia 
stands  second  on  the  list,  having  im- 
ported 455,000  cwt.,  or  4.2  per  cent,  of  the 
total  consumption  and   5.4  per  cent,  of  the 


total  exports  ;  Canada  third,  with  imports  of 
323,000  cwt.,  or  3.0  per  cent,  of  the  total  con- 
sumption, and  3.8  per  cent,  of  the  total  ex- 
port ■  ;  Australasia  fourth,  with  imports  of 
123,000  cwt.,  1.1  per  cent  of  the  consump- 
tion, and  1.5  per  cent,  of  the  exports  ; 
France  fifth,  imports  of  110,000  cwt,  or  1.0 
percent,  of  the  consumption,  and  3.1  per 
cent,  of  the  exports  ;  Germany  sixth,  imports 
109,000  cwt.,  or  1.0  per  cent,  of  the  con- 
sumption, and  1.3  per  cent,  of  the  exports  ; 
Holland  seventh,  imports  82,000  cwt.,  or  0.8 
percent,  of  the  consumption,  and  1.0  per 
cent,  of  the  experts,  and  other  countries'  im- 
ports 810,000  cwt.,  or  7.4  per  cent,  of  the 
consumption,  and  9.7  per  cent,  of  the  ex- 
ports. 

The-.e  figures  are  substant'al  evidence  as 
to  the  value  of  the  American  market,  and 
what  even  its  partial  loss  would  entail  on  the 
tin  plate  industry  of  Great  Britain. 

It  has  been  pointed  out  before  in  these 
columns  that  the  nourishment  and  develop- 
ment of  the  tin  plate  industry  in  the  United 
States  seems  destined  to  largely  affect  the 
American  demand  for  the  foreign  article. 

Arguing  on  the  logic  of  circumstances, 
therefore,  the  Welsh  tin  plate  makers  will 
have  to  build  up  and  extend  other  markets 
or  their  prospects  for  the  future  are  not  of  a 
very  encouraging  kind. 

The  main  question,  therefore,  for  the 
Welsh  makers  seemsto  be  how  much  or  how 
little  the  production  of  American  tin  plate 
will  curtail  demand  from  other  sources. 

In  July,  1891,  increased  duties  went  into 
effect  on  tin  plate  across  the  lines,  and  at 
present  the  annual  output  is  estimated  at 
about  100,000,000  or  more  pounds,  or  only 
about  a  sixth  part  of  the  total  imports  of  tin 
and  terne  plates  into  the  United  States. 

A  comparison  of  the  total  American  im- 
ports for  the  last  ten  years  will  afford  some 
idea  in  this  connection  as  to  how  the  home 
production  has  affected  importation.  In 
1884  the  imports  were  507,894,000  pounds, 
the  average  value  being  3.6  cents  per  lb. 
Until  the  year  1888  there  was  no  important 
variation  from  this  quantity,  but  in  that 
year  the  American  imports  of  tin  plate  in- 
creased over  100,000,000  pounds  10634,944,- 
000  pounds,  of  an  average  va'ue  of  3.0  cents 
per  lb.  The  next  year  saw  the  figures  at 
735,779,000  pounds,  or  about  the  same  in- 
crease, and  finally  in  1891  the  American 
imports  of  tin  plate  jumped  to  the  enormous 
figures  of  1,036,489,000  pounds.  From  1887 
to  1 89 1  there  was  no  variation  in  the  average 
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price,  which  was  3.0  cents  per  lb., but  in  1892, 
when  the  imports  took  a  drop  to  422,176,000 
pounds,  prices  fell  away  to  an  average  of  2.9 
cents  per  lb. 

This  increase  in  imports  and  the  steadi- 
ness in  value  from  1887  to  1891,  can  be  at- 
tributed to  imports  in  anticipation  of  the 
McKinley  Act,  and  the  fall  in  prices  after- 
ward, between  1891  and  1892,  to  the  sudden 
cessation  in  this  demand. 

It  is,  however,  worthy  of  note  that  the 
American  imports  of  tin  plate  in  1893  had 
increased  to  628,425,000  pounds,  and  that 
the  average  price  per  lb.  had  only  declined 
to  2.8  cents. 

There  is  evidently  yet  left,  therefore,  a 
broad  margin  for  imports  of  Welsh  plate  into 
the  States,  though  if  the  American  output  in- 
creases as  it  is  predicted  it  will,  and  there 
are  no  tariff  complications  in  the  future  to 
interfere  with  its  growth,  the  consumption  of 
the  foreign  article  must  necessarily  narrow 
as  the  home  product  expands. 


to  Sydney,  and  from  Sydney  to  Vancouver. 
Stoppages  will  be  made  at  points  of  interest, 
and  the  steamer  used  as  a  kind  of  hotel  for 
the  passengers.  After  her  arrival  here  the 
latter  will  return  to  Europe  over  the  C.  P.  R. 
thus  completing  the  circle  round  the  world. 
— News,  Vancouver. 


CARELESS  POSTAL  CLERKS. 

Mistakes  with  the  postal  authorities  are 
often  excusable.  But  a  mistake  of  an  en- 
tirely inexcusable  nature  came  under  our 
observation  a  few  days  ago.  A  correspon- 
dent mailed  a  postcard  to  us  some  time  ago 
addressed,  "  Hardware,  10  Front  street 
east,  Toronto."  Last  week  the  card 
came  back  to  him  from  the  dead  letter 
office,  accompanied  by  a  printed  slip  which 
read  in  effect  something  like  this  :  "  Letters 
to  the  United  States  require  a  three-cent 
stamp."  And  our  correspondent  has  been 
cogitating  his  brain  ever  since  in  a  vain  en- 
deavor to  learn  the  interpretation  thereof. 
The  aidress  was  written  in  a  plain  round 
business  hand,  and  there  was  consequently 
no  reason  for  the  letterbeing  sentto  the  dead 
letter  office.  Fortunately  the  information 
on  the  postcard  wis  of  a  nature  that  would 
bear  keeping,  but  the  lesson  to  the  postal 
authorities  is  none  the  less  obvious. 


THE  MIOWERA'S  RETURN. 

SS.  Miowera  is  expected  here  in  Decem- 
ber, and  in  the  meantime  is  making  trips 
between  Norway  and  the  Tyne.  She  has 
been  immensely  improved  and  is  now  fitted 
up  with  cold  storage  for  the  Australian  trade, 
and  will  also  bring  out  a  similar  comple- 
ment for  the  Warrimoo.  A  large  number 
of  pleasure-seekers  have  booked  for  a  round- 
the-world  trip  on  this  steamer.  The  course 
she  is  to  take  on  her  way  to  this  coast  will  be 
by  way  of  the  Suez  canal  to  Colombo,  thence 
to  Australia,  New  Zealand,  and  back  again 


WHAT  BRITISH  COLUMBIA  CLAIMS. 

At  the  annual  meeting  of  the  Victoria,  B. 
C,  Board  of  Trade  an  exhaustive  report  was 
presented.  It  showed  that  according  to  the 
population  of  British  Columbia,  it  was  the 
largest  manufacturing  Province  in  the  Dom- 
inion, the  number  of  employees  having 
increased  300  per  cent,  during  the  year. 
Trade  continued  healthy  but  not  so  great  as 
during  the  previous  two  years.  The  Dominion 
Insolvency  Act  was  approved.  The  follow- 
ing officers  were  elected  :  President,  A.  C. 
Flummerfelt  ;  Vice-President,  C.  E.  Renouf; 
Secretary,  F.  Elworthy  ;  Council,  D.  R.  Ker, 
G.  Leiser,  W.  H.  Ellis,  L.  C.  Futcher,  H. 
Bostock,  A.  B.  Gray  H.  E.  Connon,  and 
H.  Croft,  with  a  large  Arbitration  Com- 
mittee. 

MINING  IN  QUEBEC. 

Hon.  E.  J.  Flynn,  Commissioner  of  Crown 
Lands,  Quebec,  intends  ere  long  to  pay  a 
visit  to  the  gold  and  asbestos  mining  indus- 
tries of  Beauce.  It  is  reported  that  a  new 
mineral  deposit  has  been  discovered  in  this 
locality.  At  Lake  Terhiscamingue  the  min- 
ing of  lead,  with  which  there  are  deposits  of 
silver,  is  being  prosecuted.  On  the  line  of 
the  Lower  Laurentian  Railway,  at  Lac  a  la 
Tortue,  whose  mineral  rights  were  sold  some 
time  ago  by  the  Government,  dredges  are  at 
work  digging  up  the  rich  deposits  of  bog 
iron  ore,  which  are  being  smelted  by  the 
Montreal  company  now  controlling  the  Rad- 
nor forges. 

PRESERVING  TOOLS  FROM  RUST. 

A  good  plan  for  preserving  tools  from  rust- 
ing is  the  simple  preparation  employed  by 
Prof.  Olmstead,  of  Yale  College,  for  the 
preservation  of  scientific  apparatus,  and 
which  he  long  ago  published  for  the  general 
good,  declining  to  have  it  patented.  As 
explained  in  an  exchange,  it  is  made  by  the 
slow  melting  together  of  six  or  eight  parts  of 
lard  to  one  of  resin,  stirring  till  cool.  This 
remains  semi  fluid,  ready  for  use,  the  resin 
preventing  rancidity  and  supplying  an  air- 
tight film.  Rubbed  on  a  bright  surface 
ever  so  thinly,  it  protects  and  preserves  the 
polish  effectually,  and  it  can  be  wiped  off 
nearly  clean,  if  ever  desired,  as  from  a  knife 
blade,  or  it  may  be  thinned  with  coal  oil  or 
benz:ne. 

Twelve  men  have  just  completed  the 
shearing  of  15,000  sheep  on  the  ranch  at 
Swift  Current.  Two  of  them,  Australians, 
sheared  150  per  day  each.  The  clip  aver- 
ages about  7  lbs.  The  lamb  crop  has  been 
exceptionally  good. 


FLASH-POINT  TEST. 

A  DEMONSTRATION  of  an  interest- 
ing series  of  experiments  upon  the 
relative  flash  and  danger-points  of 
mineral  burning  oils  of  Scotch,  Russian  and 
American  origin  took  place  at  Linlithgow 
recently,  says  a  contemporary.  The  first 
experiment  was  made  with  Prof.  Abel's  regu- 
lation test  apparatus,  in  which  oil  is  heated 
in  an  enclosed  vessel  two  inches  in  diame- 
ter until  the  flash  point  is  reached.  The 
sample  tested  was  an  American  oil  known 
as  the  Royal  Daylight.  It  lighted  at  a 
temperature  of  76°,  or  30  ab  ve  the  Govern- 
ment standard.  To  show  the  arbitrary 
character  of  the  Government  lest,  a  f  ample 
of  the  same  oil  was  taken  and  placed  in  a 
vessel  nine  inches  in  diameter  of  exactly 
similar'  construction  to  that  of  Prof.  Abel 
and  in  this  case  the  flash-point  fell  to  69  . 
Next  a  popular  Russian  oil  was  tested,  and 
was  found  to  flash  with  the  Abel  apparatus 
at  84°,  and  in  the  extended  experiment, 
when  the  larger  body  of  oil  was  used,  at  79 ". 
Mr.  Bishop,  the  chemist  to  the  Linlithgow 
Oil  Company,  who  conducted  the  experi- 
ments, next  proceeded  to  illustrate  the  fire 
test.  Filling  a  miner's  lamp  of  the  ordinary 
construction,  he  placed  a  small  spirit  lamp 
under  it,  applying  a  light  to  the  oil  repeat- 
edly as  the  temperature  rose.  At  90°  the 
oil  flashed;  at  1050  it  burned  for  a  few  sec- 
onds; at  uo°  it  burned  steadily  until  extin- 
guished by  the  closing  of  the  lamp.  Subse- 
quently the  ordinary  No.  1  oil  of  the  com- 
pany was  tested  by  the  regulation  apparatus, 
a  slow,  tedious  operation,  for  it  did  not  flash 
until  a  temperature  of  1160  was  reached.  A 
number  of  Young's  duplex  metal  lamps 
charged  with  Scotch,  American,  and  Rus- 
sian oil,  which  had  been  burning  for  some 
time,  were  also  shown.  A  thermometer 
having  been  inserted  into  the  several  lamps, 
it  was  found  that  the  temperature  of  both 
the  American  and  the  Russian  oils  stood  at 
900  (or  1 70  above  the  standard)  and  of  the 
Scotch  oil  at  88°.  With  a  glass  or  a  china 
lamp,  the  temperature  in  each  case  would 
have  been  several  degrees  lower,  and  it  was 
further  stated  that  from  the  construction  of 
the  lamp  in  ordinary  circumstances  no  dan- 
ger arose  from  the  high  temperature  per  se 
in  the  case  of  either  of  the  foreign  oils.  In 
the  event  of  an  accident  occurring,  however, 
the  result  might  be  serious;  and  this  Mr. 
Bishop  next  proceeded  to  demonstrate. 
Pouring  a  small  quantity  of  American  oil 
heated  to  88°  into  a  smail  metal  cup,  he 
applied  a  light  and  the  oil  immediately 
ignited.  With  the  Russian  oil  the  result 
was  similar,  though  the  flame  did  not  so 
quickly  catch  the  oil.  Next  the  lighted 
match  was  thrown  into  Scotch  oil,  also 
heated  to  88°,  when  the  light  was  at  once 
extinguished. 


J.  Van  Sommer,  who  has  closed  his 
general  store  at  Goldstone,  has  removed  the 
balance  of  his  stock  to  Port  Elgin. 


HARDWARE 


A  CORNISH  TIN  MINE. 

LITTLE  is  known  in  this  country  of  the 
ancient  tin  mining  industry  of  Corn- 
wall, an  industry  which  has  its  roots  in 
the  dim  past,  when  those  bold  mariners  and 
explorers,  the  Phoenicians,  brought  their 
primitive  vessels  to  the  British  Isles,  and  on 
the  southwesterly  coast  of  Britain  discovered 
and  mined  the  valuable  tin  ore  which  they 
carried  back  to  Tyre  and  the  other  com- 
mercial markets  of  the  East.  Cornwall  still 
contains  some  of  the  greatest  tin  mines  of 
the  world,  and  the  industry  is  still  actively 
carried  on  there.  Of  the  most  noted  of 
these  mines,  the  Dolcoath,  a  writer  in  the 
Pall  Mall  Gazette,  of  London,  has  recently 
given  a  very  interesting  description,  as  well 
as  of  the  men  who  worked  in  it.  The  fol- 
lowing extracts  are  taken  from  this  article  : 

No  one  living  out  of  West  Cornwall  can 
come  near  to  understanding  what  is  con- 
veyed to  the  dwellers  in  those  parts  by  the 
mere  mention  of  the  name  Dolcoath— the 
Old  Pit.  Tin  mining  is  at  best  a  struggling 
industry.  There  are  mines  now  working 
which  can  hardly  have  paid  a  dividend  for 
a  score  of  years,  and  still  the  adventurers  go 
on  paying  the  calls  made,  and  encouraging 
one  another  with  labored  demonstrations  of 
the  fact  that  from  what  i5  known  of  the 
ground  thereabout,  the  mine  must  begin  to 
pay  some  day.  Now,  for  somewhere  like 
40  years,  Dolcoath  has  paid  good  dividends 
without  intermission.  It  was  worked  well 
nigh  100  years  as  a  copper  mine.  Then  the 
copper  became  less  abundant,  and  there 
was  an  interval  of  depression.  But  bold 
councils  prevailed.  The  workings  were 
made  deeper,  with  the  result  that  Dolcoath 
is  now  the  richest  and  deepest  tin  mine  in  all 
the  world. 

Somewhere  like  600  tons  tin  is  sold  re- 
gularly as  the  result  of  every  12  weeks' 
working  ;  1,400  men,  women  and  children 
find  employment  above  or  below  ground, 
and  there  are  many  who  live  on  the  divid- 
ends accruing  to  them  as  owners  of  a  few 
shares  purchased  at  a  convenient  season  by 
those  who  had  to  make  provision  for  them. 
Thus,  though  the  nominal  price  of  the 
shares  fluctuates  from  time  to  time  just  as 
considerably  as  if  the  affair  were  the  wildest 
of  gambles,  you  will  find  it  haid,  atatime 
when  they  are  low  in  the  market,  to  buy 
them  at  anywhere  like  "  the  latest  Redruth 
prices." 

Most  of  the  mines  are  speculations,  but  in 
Dolcoath  the  local  people  consider  them- 
selves possessed  of  a  safe  and  very  remuner- 
ative investment.  Again,  the  total  value  of 
copper  and  tin  ore  taken  from  the  mine  at 
all  periods  of  its  workings  is  estimated  at 
very  near  $35  000,000  ;  and  although  the 
depth  is  half  a  m  le,  there  is  absolutely  no 
Sign  of  diminishing  richness. 

There  is  no  doubt  that  the  history  of  Dol- 
coath has  been  a  great  encouragement  to 
shareholders  in  other  and  less  prosperous 


mines,  inducing  them  to  defy  the  depressing 
influence  of  adver  ity  and  to  go  on  spending 
their  money  without  return,  in  the  hope  that 
this  history  may  be  repeated  in  the  case  of 
their  own  propeities.  Now  this  maybe  bid 
for  the  said  adventurers,  but  it  is  exceed- 
ingly good  for  the  working  miner,  who  is  so 
situated  that  he  can  make  no  provision  at 
all  for  periods  when  he  may  happen  to  be 
out  of  work.  Finally,  the  lord  of  a  tin  mine 
in  these  degem  rate  days  has  ccmmonly  to 
do  much  in  order  to  keep  the  adventurers 
in  good  hart  and  to  induce  them  to  go  on 
working  his  property.  But  Dolcoath  i?,  so 
far  from  needing  such  encouragement  that, 
when  the  lease  was  renewed  a  while  ago, 
the  adventurers  paid  — though  not  too  cheer- 
fully— a  "fine"  of  $125,000  for  the  privilege 
of  2 1  yean,1  renewal.  And  the  lord  (Mr.  Bas- 
set, of  Tehidy),  has  not  leceived  all  that 
becomes  due  to  him  under  this  le  se  when 
he  has  been  allotted  a  twelfth  part  of  the 
total  produce — not  profits — of  the  mine. 

The  Cornish  miner  has  an  easy  time  of  it, 
so  far  as  the  actu  .1  hours  of  work  are  con- 
cerned ;  there  are  few  who  average  anyth  ng 
like  48  hours  a  week.  But,  upon  thi  other 
hand,  h;s  wages  amount  on  the  average  to 
$20  for  the  month,  and  he  runs  a  continual 
risk  of  being  killed  or  disabled.  The  actual 
number  of  fatal  accidents  at.  Dolcoath  dur- 
ing the  past  year  is  incredibly  small ;  the 
average  is  not  quite  two  per  annum.  But 
the  number  of  incredibly  narrow  escapes  is 
very  great. 


SET  A  GOOD  EXAMPLE. 

MOST  business  men  lecognize  the  fact 
that  honesty  is  the  best  policy,  and 
believe  in  a  general  way  that  more 
money  is  to  be  made  by  a  course  of  integrity 
than  by  one  of  tricks  and  makeshifts.  But 
when  it  comes  to  a  strict  application  of  the 
rule  in  every-day  business  life,  there  are 
certain  difficulties  encountered  and  certain 
temptations  to  be  overcome.  It  often  re- 
quires more  force  of  character  than  is  pos- 
sessed by  the  average  man.  And  then  there 
is  the  question  of  example  to  others.  An 
honest  man  must  have  honest  clerks,  but  a 
dishonest  merchant  can  have  no  hope  of 
keeping  the  men  about  him  honest. 

How  often  has  a  clerk  come  to  his  em- 
ployer and  said,  "  We  are  over  in  checking 
up  these  goods  a  quarter  dozen  tea  kettles, 
or  clothes-wringers,  or  a  dozen  locks,  or  a 
half  dozen  pocket  knives.  What  shall  I  do  ?" 
"Oh,  just  let  it  go,"  says  the  merchant  to 
the  clerk.  "  If  they  find  it  out,  of  course  we 
will  have  to  pay  for  them."  Sometimes  the 
bookkeeper  says  to  him,  "  I  find  in  adding 
up  this  invoice  $10  in  our  favor.  Shall  I 
notify  the  house  of  the  error?"  "No,  if 
they  make  such  mistakes,  they  will  find  it 
out  sooner  or  later."  The  cashier  says,  "  I 
gave  that  man  too  litre  change,"  or  "  I 
figured  too  much  interest  on  his  note.  Shall 
I   tell  him?"     "Oh.no;  he'll  be  back  after 


it.  It  is  not  our  business  to  attend  to  other 
peop'e's  affairs."  On  another  occasion  the 
merchant  may  say  to  the  clerk,  "  Charge 
that  man  more,  he'll  stand  it."  To  another, 
"Adulterate  this  article,"  and  to  another, 
"  Make  this  so  much  less  in  weight,"  giving 
as  an  excuse  to  conscience,  "  He  has  got  me 
down  so  much  in  price  that  I  must  make  it 
up  in  some  way."  Or  again,  "  Represent 
these  go  ds  as  being  the  kind  called  for,  or 
as  good  or  better,"  when  the  clerk  knows  it 
to  be  false. 

Can  the  employer  expect  to  reap  better 
than  he  sows?  If  he  teaches  a  clerk  to 
cheat  a  customer,  can  he  complain  if  the 
clerk  shou'd  put  his  hand  in  the  drawer  now 
and  then  on  his  own  account  ?  If  we  expect 
others  to  be  honest,  we  must  set  the  exam- 
ple in  our  every  act,  thought  and  movement, 
remembering  the  influence  for  good  it  has 
over  those  under  us.  Does  a  merchant  re- 
alize that  s'rict  honesty  leaks  out  in  a  hun- 
dred different  ways  to  build  up  his  character 
and  finally  his  tiade  ?  It  is  whispered  from 
mouth  to  mouth,  and  carried  to  wholesale 
dealers  and  manufacturers  until  both  cus- 
tomer and  creditor  say,  "That  merchant 
may  not  have  much  backing,  but  I  would 
rather  trust  him  than  So  and  So,  who  is 
reputed  to  be  worth  more,  but  is  tricky." 

The  old  theory  to  get  money  any  way  is 
exploded  The  wonder  is  among  old  mer- 
chants how  the  new  ones  succeed  so  well 
with  so  little  capital.  I  am  not  going  to 
write  on  this  now,  but  in  the  future  1  may 
say  something  about  it.  Honesty  without 
other  qualities  may  not  make  a  person  suc- 
cessful, but  I  never  k-,ew  a  merchant  to  fail 
because  he  was  honest.  Have  you  ? — Phil- 
emon, in  Hardware  Reporter. 


NOT  SURE  OF  HIMSELF. 

Over  confidence  has  been  the  ruin  of  many 
a  man.  It  is  better  not  to  boast,  but  rather 
to  remember  ourselves,  lest  we  also  be 
tempted.  So  thought  a  venerable  negro, 
mentioned  by  the  Washington  Star. 

He  had  applied  for  work. 

"  So  you  want  to  do  chores  for  us  ?"  said 
the  gentleman  on  whom  he  had  called. 

"'Deed  I  does." 

"  Well,  I  don't  know.  You  look  as  if  you 
were  honest" — 

"  Colonel,  I'll  tell  yer  de  troof  'bout  dat." 

"  Very  good." 

"  Well,  yer  see,  I  specks  I'se  puffkly 
hones',  but  I  kain't  besho." 

"Why  not?" 

"'Kase  I  aint  had  'nough  'sperience.  I'se 
wifstood  watermillions  all  right  'nough,  but 
I  aint  nebber  had  no  face-ter-face  tempta- 
tions wid  chickens." 


John  Wilson  Lawrence,  assignee  of  the 
estate  of  C.  A.  Wilson  and  W.  J.  F.  Wilson, 
has  filed  suit  for  the  purpose  of  having  Isa- 
bella Wilson,  of  Barrie,  declared  a  trustee 
of  the  estate. 


HARDWARE 


COPPER  SHARES  AND  VALUES. 

NOT  much  is  heard  nowadays  about 
copper  shares.  The  market  for  the 
metal  has  shown  no  positive  improve- 
ment for  months,  and  since  the  Calumet  & 
Hecla's  sale  at  9  cents  there  has  been  a 
quiet  movement  from  producers  to  consum- 
ers, the  latter  satisfying  their  requirements 
at  the  price  made  by  the  great  Lake  Super- 
ior Co.  There  are  evidences  of  a  firmer 
tone  at  the  moment,-  particularly  in  Lon- 
don, but  this  appears  to  be  from  specula- 
tive causes.  The  market  in  this  country  is 
steady,  which  is  about  the  best  that  can  be 
said  of  it.  The  wonder  is  that  prices  of 
copper  shares  hold  as  well  as  they  do.  Per- 
haps it  is  true  of  this  group  as  it  is  of  rail- 
way and  other  prominent  stocks,  that  in  the 
long  process  of  liquidation  consequent  upon 
the  panic  of  a  year  ago  and  ensuing  busi- 
ness depression,  complicated  by  currency, 
tariff  and  labor  unsettlement,  weak  holdings 
have  been  eliminated  to  large  extent ;  pre- 
sent holders  are  able  to  hold  on,  and  are 
doing  so  doggedly  determined  to  await  the 
inevitable  revival. 

Some  such  considerations  as  these  must 
explain  the  comparative  strength  of  copper- 
mining  shares  at  a  time  when  the  lowest 
price  on  record  for  the  metal  is  ruling,  and 
when  movement  even  at  that  is  s'ow  ;  a 
price  at  which  even  the  great  Calumet  & 
Hecla  does  not  maintain  its  dividend  piy- 
ments  on  the  basis  of  preceding  years,  and 
at  which  only  three  other  lake  companies 
possibly  can  earn  any  dividends  on  their 
stocks.  One  year  ago  the  lowest  prices 
since  the  collapse  of  the  French  "  syndicate'' 
were  recorded  for  copper  shares,  and  yet  at 
that  time  price  of  lake  copper  was  more  than 
a  cent  per  pound  higher  than  it  is  now,  cur- 
rent quotations  of  the  shares  being  substan- 
tially higher  on  the  average.  Calumet  & 
Hecla  sells  to-day  at  $25  per  share  higher 
than  it  touched  in  the  panic  of  a  year  ago; 
Tamarack,  $45  higher;  Quincy  is  about  the 
same;  Boston  &  Montana, $7 higher;  Osce- 
ola, $2  yz  lower.  Here  is  a  comparison  which 
is  interesting  in  this  connection  : 

COMPARISON    OF    PRICES. 

Lowest.  Highest. 

Current.  1X93  Panic.  1893. 

Calumet  &  Hecla   $272  $247  $320 

Tamarack 158  112  165 

Quincy 80  80  144 

Osceola    \i%  20  37^ 

Boston  &,  Montana 22}^  15 

Franklin 8  '  i3j£ 

Atlantic     8  7  i0^ 

Central "8  10  15 

Average $72  $62j4  sy. 

'  Approximate. 

COMPARISON   OF   MARKET  VALUES, 

1893  Highest, 

Current.  Panic.  1893. 

Calumet $27,200,000  $24,700,000  ¥32,000,000 

Tamarack 7,900,000  5,600,000  8,250,000 

Quincy 4,000,000  4,000,000  7,200,000 

Osceola. 925,000  1,000,000  1,875,000 

Montans 3.375.°°o  2,250,000  4,328,125 

Frank  in 320,000  340,000  540,000 

Atlantic   320,000  280,000  410,000 

Central... 160,000  200,000  300,000 

To,al $44,200,000      $38,370,000      $54,903,125 

The  present  market  or  selling  value  of  the 
eight  stocks,  which  are  present  or  past  divi- 


dend payers,  is  some  $6,000,000  greater  than 
in  last  summer's  panic,  although  price  of 
lake  copper  is  l/z  cent  less  than  the  lowest 
of  1893  and  \£i  cents  lower  than  the  aver- 
age price  of  that  year.  The  market  value  is 
the  same  as  in  1892  on  a  \o%  cent  market 
for  copper,  and  is  $1,300,000  greater  than  in 
the  year  1890,  or  Baring  panic,  when  the 
lowest  price  of  copper  was  13  cents,  4  cents 
higher  than  now.  After  the  collapse  of  the 
"  syndicate,"  copper  did  not  fall  below  1 1 
cents,  or  2  cents  higher  than  current  price, 
and  yet  t  i-day's  market  value  is  $14000,000 
greater  than  then.  The  highest  market 
value  on  record  was  reached  in  the  early 
part  of  1890,  when  copper  rose  to  17%  cents 
under  stimulus  of  electrical  demand,  and  the 
eight  companies  had  a  selling  value  of  $62,- 
902,500.  The  decline  from  \"]%  to  9  cents 
in  price  of  copper  in  four  years  is  47^  per 
cent.;  the  decline  in  market  value  of  the 
eight  companies  in  the  same  time,  from 
$62,902  500  to  $44  200,000,  is  29%"  per  cent., 
which  is  quite  a  contrast.  The  way  in 
which  prices  of  shares  have  fluctuated  in 
relation  to  price  of  the  metal  is  indicated 
herewith  : 

Lake  Copper,  Average 

per  lb.  8  Stocks. 

Lowest  prior  to  "  syndicate  " ioc.  $48^ 

Highest  under  "  syndicate  " 17.65c.  97^ 

Lowest  in  collapse  of  "  syndicate  "...   ric.  50% 

Highest,  year  1890 I7KC-  llt% 

Highest,  year  1891   i4jic.  90 

Lowest,  year  i8yi io%c.  70X 

Highest,  year  1892 I2^ic.  y, '., 

Lowest,  year  1892 iotc.  735-6 

Highest,  year  1893 ksJc.  92  j 

Lowest,  year  1893 gjc.  62$ 

J"iy. '894 gc.  72 

It  will  be  seen  that  the  highest  prices  for 
copper  shares  were  recorded  on  a  price  of 
the  metal  lower  than  had  prevailed  before, 
while  the  lowest  prices  since  "  syndicate  " 
days,  that  is,  a  year  ago,  and  lower  by  an 
average  of  $g}i,  were  recorded  on  copper, 
%  cent  higher  than  to-day. — Boston  Trans- 
cript. 

A  REMARKABLE  TEST. 

THE  St.  Petersburg  correspondent  of 
the  Times  says  a  remarkable  trial  of 
English  armour  plates  took  place  on 
Thursday  in  the  artillery  polygon  at  Okhta, 
near  St.  Petersburg,  with  results  that  were 
certainly  startling.  There  were  three  plates 
— one  from  Messrs.  Cammell,  measuring  8 
ft.  square  and  6  in.  in  thickness,  and  two 
from  John  Brown  &  Co.,  one  being  of  the 
same  dimensions  as  those  of  the  Cammell 
plate,  and  the  other  8  ft.  square,  10  in.  thick, 
and  bent.  All  three  plates  had  been  face 
hardened  by  the  Harvey  process.  The  gun 
used  throughout  was  a  6  in.  Oboukhoff  of  45 
calibres.  The  projectiles  were  of  two  sorts 
—namely,  the  latest  improved  Holtzer  shell, 
made  at  the  Russian  Putilof  Works,  and  a 
similar  shell  with  a  Russian  improvement, 
the  secret  of  which  is  jealously  guarded. 
The  velocities  of  six  rounds  fired  at  the  6  in. 
plates  were  all  about  1,850  foot-seconds.  At 
the  10  in.  plates  the  velocity  was  nearly  2,400 
foot-seconds.  One  round  was  fired  with 
each  projectile,   which,   on   account  of   the 


curvature  of  the  plate,  struck  with  an  obli- 
quity of  from  eight  to  ten  degrees.  All  the 
shells  treated  by  the  secret  Russian  process 
penetrated  the  targets  entirely,  and  sped 
some  thousand  yards  to  the  rear,  while  the 
other  shells,  under  similar  conditions,  though 
obtaining  greater  penetration  than  has  ever 
yet  been  reached  by  any  projectiles  known 
in  England,  were  stopped  and  broken  up. 
The  secretly  improved  shells  passed  right 
through  a  wooden  screen  erected  a  short 
distance  from  the  backing  of  the  plates,  so 
that  there  could  be  no  doubt  that  they  went 
through  the  plates  undamaged,  although  no 
one  was  allowed  to  see  them  afterwards.  It 
would  seem  that  two  lessons  are  to  be  learnt 
from  this  important  trial.  In  the  first  place 
the  Holtzer  shell  made  in  Russia  is  better 
than  any  known  in  England  ;  and  secondly, 
the  secret  Russian  improvement  which  it  has 
always  been  expected  would  fail  when  tested 
by  oblique  firing  has  undoubtedly  proved 
itself  to  be  a  remarkable  success,  and  has 
placed  in  the  hands  of  the  Russian  Govern- 
ment a  projectile  superior  to  any  hitherto 
invented.  The  oblique  tests  in  themselves 
will  be  immensely  useful,  as  I  understand 
that  very  little  experience  has  up  to  the  pre- 
sent beer,  gathered  by  oblique  firing  against 
armour.  This  in  real  warfare  would  natur- 
ally be  the  rule,  and  not  the  exception. 
Further  trials  at  still  greater  angles  of  obli- 
quity will  take  place  next  week. 


SMELTING  IN  KOOTENAY. 

The  announcement  that  arrangements 
have  been  made  for  the  completion  of  the 
smelter,  already  partly  constructed  at  Pilot 
Bay,  so  that  it  can  be  put  in  operation  be- 
fore the  commencement  of  the  winter,  will  be 
received  with  much  satisfaction  throughout 
British  Columbia.  The  direct  benefit  which 
will  result  to  the  mines  of  the  Kootenay 
District,  through  alocal  market  being  opened 
for  every  description  of  ore,  will  be  very 
great.  It  will  also  permit  of  the  working  of 
many  leads  of  comparatively  low  grade  ore, 
which  now  it  is  unprofitable  to  do,  as  the 
cost  of  transportation  of  such  ores  to  the 
smelters  in  the  United  States  makes  it  un- 
profitable. 

The  projectors  of  the  smelting  company 
also  state  that  it  is  their  intention  to  enter 
into  the  manufacture  of  various  products 
from  the  lead,  which  will  also  be  of  great  im- 
portance to  the  Province  if  it  can  be  done 
profitably  in  competition  with  imported 
goods. 

One  of  the  most  important  results,  how- 
ever, of  a  smelter  being  in  operation,  will 
be  the  impetus  that  it  will  give  to  mining 
throughout  the  Kootenay  District,  with  the 
corresponding  trade  which  will  be  developed 
as  the  result  of  the  influx  of  population  and 
the  output  of  a  large  quantity  of  ore. — News, 
Vancouver. 

Little  lumps  of  logic 
Mixed  with  business  brain 

Made  your  ad.  effective 
And  credit  loss  and  gain. 

—  Jed  ScarbuRo. 


HARDWARE 


RE-WINDING  THE  CLOCK. 

THERE  is  and  has  been  and  probably 
will  continue  to  be  a  very  vociferous 
and  persistent  claim  for  a  general  re- 
duction in  the  hours  of  labor.  In  many 
cases  this  is  a  humane  and  reasonable  claim, 
there  being  physical  reasons  on  the  one  side 
and  some  unrelenting  economic  pressure  on 
the  other.  There  is  a  limit  to  human  en- 
durance ;  it  can  wear  out  signing  checks  and 
it  can  tire  digging  coal.  The  laws  of  life  in- 
sist on  rest,  and  these  laws,  if  evaded  or 
denied,  are  swift  and  sure  in  their  retribut- 
tion.  Labor  crooks  its  spine  and  the  slave 
of  the  office  makes  popcorn  of  his  brain  and 
nerves.  Men  are  distorted,  withered  and 
scarred  in  the  act  of  earning  their  bread  and 
raising  their  babies,  and  others,  by  no  means 
so  rare  as  a  third  ear  or  a  sixth  finger,  are 
subsisting  on  pills  and  stimulants  to  keep 
their  grip  on  life  and  the  rake  that  gathers 
the  shekeh.  For  all  this,  whether  voluntary 
or  involuntary,  judgment  sends  along  its 
invisible  constable  and  its  private  hangman. 

'Aside  from  these  considerations  of  a  moral 
and  humane  kind,  there  is  the  economic  law 
that  insists  upon  a  pause  in  production  be- 
fore society  is  choked  with  more  than  it  can 
eat  or  wear.  This  is  a  turn  of  the  screw  that 
reaches  the  heart  through  the  thumb.  In 
this  age,  perhaps  more  than  in  any  other, 
reforms  respond  to  the  pocket,  and  as  that 
is  filled  or  emptied  we  turn  over  a  new  leaf 
or  keep  our  nose  on  the  same  old  page.  The 
regulation  of  output,  either  by  shorter  hours 
or  reduced  force,  is  being  recognized  as  a 
cardinal  doctrine  in  the  gospel  of  successful 
business.  There  has  been  considerable  of 
diplomacy  and  the  devil  in  the  manipulation 
of  an  ingeniously  arranged  surplus.  The 
wires  have  been  laid  for  convenient  and 
money-making  strikes,  and  while  labor  has 
been  idle  and  hungry,  the  buzzard  peeling 
its  bones  has  fattened  on  its  victim. 

Hence  the  shortening  of  the  hours  of  labor 
on  physical,  commercial,  and  projective 
grounds,  is  not  a  fad  or  a  whim,  or  a  dem- 
agogic spectre  floating  over  the  industrial 
situation.  It  is  simply  a  logical  sequence  to 
improved  conditions  in  which  human  rights 
are  more  distinctly  defined  and  economic 
laws  more  broadly  comprehended.  The 
pressure  on  this  matter  will  not  decline. 
With  all  our  talk  of  progress  and  civilization 
and  the  sweetened  chimes  being  continually 
rung  in  the  ears  of  the  public  on  the  fact  that 
labor  has  more  pie  in  its  waistband  and  bet- 
ter clothes  on  its  back  than  had  our  grand- 
fathers who  were  unfortunate  in  being  born 
at  too  early  a  date,  there  is  sand  yet  left  in 
the  sugar  and  a  dead  fly  in  the  pot  of  oint- 
ment. The  gospel  of  working  a  man  for  all 
he  is  worth,  and  squeezing  the  lemon  till  it 
is  dry,  is  by  no  means  limited  to  a  saw  mill 
in  the  woods,  or  a  sweating  shop  in  a  back 
alley.  We  use  a  man  till  he  is  guilty  of  a 
white  streak  in  his  beard,  and  he  goes  the 
way  of  a  lame   mule  and   a  spavined  horse. 


In  many  cases  the  ingenuity  of  tapping  the 
cocoanut  is  so  sublimely  fine  that  men  are  so 
placed  in  a  series  of  pulleys  and  wheels  that 
if  he  stops  to  straighten  his  back  he  is  at 
once  detected  in  the  criminal  act  He  must 
spin  with  the  wheel  or  call  for  his  pay. 

It  is  no  surprise  that  under  such  con- 
ditions that  a  day's  labor  leaves  a  man 
nsrvously  unstrung,  or  that  diseases  of  a 
nervous  nature  drives  so  many  to  the  black 
bottle,  the  lunatic  asylum,  and  an  early 
grave.  Underthese high-pressure  conditions 
the  re-winding  of  the  clocks  is  becoming  an 
increasing  necessity.  Six  days'  work  is 
enough.  As  for  the  Sunday,  it  is  slipping 
out  of  labor's  fingers.  Its  God-giving  herit- 
age is  being  nibbled  by  the  rats.  The  Sun- 
day work  done  in  the  country  is  increasing, 
and  while  men  are  quibbling  about  smaller 
matters,  the  greater  is  overlooked.  Sunday 
rights  areas  yet  a  missing  plank  in  industrial 
platforms.  Put  it  there,  for  a  lost  Sunday 
to  the  man  who  toils  in  the  offke  or  the 
mill  would  be  the  great  catastrophe  of 
the  century. — Fred.  Woodrow,  in  Age  of 
Steel. 


A  QUESTION  OF  STOCKS. 

OLD  time  merchants  and  manufac- 
turers attach  far  more  importance  to 
the  stock  of  goods  in  hand  than  the 
younger  generation  is  willing  to  grant  to 
such  supplies.  In  many  branches  producers 
are  perfectly  willing  to  give  full  information 
concerning  their  current  and  past  output, 
and  yet  surround  with  the  greatest  mystery 
everything  which  relates  to  their  stock. 
Even  to  this  day  it  is  regarded  by  many  as 
a  great  feat  to  "size  up  the  pile"  of  a 
blast  furnace  while  passing  its  yards,  while 
not  a  glance  strays  to  the  tunnel  heads  to 
note  how  many  furnaces  are  running. 

It  may  be  granted  at  the  outset  that  the 
influence  of  ordinary  stocks  upon  the  market 
of  manufactured  merchandise  is  not  as 
great  as  it  was  at  one  time.  Goods  can  be 
produced  so  quickly  and  can  generally  be 
distributed  with  so  much  dispatch,  relatively 
speaking,  that  the  absolute  necessity  of 
falling  back  upon  accumulated  supplies  does 
not  occur  so  frequently.  Our  modern  in- 
dustry, like  a  high  speed  engine,  does  not 
require  the  enormous  fly  wheel  of  stocks 
which  it  once  needed  to  insure  smooth  oper- 
ation. When  the  demand  comes  in  a  rush 
during  certain  seasons  stocks  must  be  ac- 
cumulated during  the  dull  period,  unless  the 
productive  capacity  is  so  large  that  it  can 
cope  with  the  maximum  season  demand.  In 
many  of  our  staple  articles  this  is  actually 
the  case. 

In  other  branches,  in  which  the  fluctua- 
tions in  the  requirements,  as  influenced  by 
seasons,  are  small,  it  takes  really  very  little 
stock  to  smooth  over  accidents  to  the  supply. 
During  the  last  year  the  fact  that  the  stocks 
of  goods  are  extremely  light  has  been  dinned 
into  buyers'  ears  with  very  little  effect.     As 


a  warning  to  purchasers  and  as  a  selling 
point,  it  has  done  very  little  good.  Yet  we 
are  inclined  to  believe  that  the  widespread 
indifference  to  the  influence  of  stocks  is 
growing  dangerous  to  many  lines  of  industry. 
When  a  scarcity  does  occur,  as  happened  in 
Bessemer  pig  and  in  soft  steel  during  the 
coke  strike,  prices  run  up  very  quickly. 
While  a  few  make  a  good  turn  during  such 
a  rise,  the  great  majority  of  sellers  suffer, 
and  consumers  are  put  to  a  good  deal  of  in- 
convenience. Such  a  temporary  jump  of 
values  creates  altogether  false  and  in  some 
respects  dangerous  impressions.  No  argu- 
ment will,  for  instance,  convince  workmen 
that  their  employers  are  not  making  money 
fast  because  matket  quotations  have  been 
soaring. 

Manufacturers  have  been  taught  by  quite 
severe  lessons  during  the  past  few  months 
that  it  is  dangerous  to  allow  stocks  of  raw 
material  to  run  too  low.  It  is  quite  possible 
that  during  the  next  six  months  merchants 
and  distributors  will  be  made  to  feel  quite 
keenly  that  in  their  case  it  is  unwise  to  have 
nothing  but  empty  boxes  on  their  shelves. 
It  is  dangerous  to  travel  too  long  with  the 
crowd,  and  confessedly  the  policy  of  cutting 
down  stocks  has  been  almost  universal 
throughout  the  country.  When  the  turn 
does  come  the  rush  of  replenishing,  even  in 
a  moderate  way,  will  tax  even  our  great  pro- 
ductive capacity.  In  a  quiet  way  some  of 
the  largest  merchants  in  the  country  have 
been  placing  their  orders  lately,  and  they 
will  have  the  advantage  over  their  ultra-con- 
servative rivals  when  the  buying  moveme  it 
begins. 

Our  point  needs  to  be  very  carefully  con- 
sidered. In  nearly  all  our  manufacturing 
industries  our  productive  capacity  looks 
enormous,  greater  than  apparently  there  is 
any  chance  to  employ.  But  it  must  be  re- 
membered that  there  are  on  the  lists  many 
concerns  with  antiquated  plant,  who  cannot 
enter  the  field  until  there  has  been  a  very 
handscme  advance  ;  that  there  are  others 
whichhavebecome  bankrupt  and  which  there- 
fore cannot  start  up  in  a  week,  and  that  many 
works  have  been  idle  so  long  that  their  en- 
tire force,  from  the  manager  and  salesman 
down  to  the  common  laborer,  has  been 
scattered.  It  must  be  further  remembered 
that  doubts  as  to  its  permanency  always 
surround  the  first  advance,  and  that  alone 
delays  the  resumption  of  a  great  manyes- 
tablishments.  Production  is  not  so  elastic 
that  it  can  jump  from  an  unprecedented 
minimum  in  a  week. 

The  fact  that  stocks  of  raw  material  and 
of  finished  goods  with  few  exceptions  are 
down  to  an  extraordinarily  low  level  should 
be  borne  in  mind  by  every  prudent  business 
man,  and  it  is  a  wise  move  to  guard  against 
possible  contingencies  by  taking  advantage 
of  the  present  low  range  of  values.  As  com- 
pared with  the  profits  attainable  through  a 
rise,  the  interest  account  on  a  moderate 
stock  is  small.— Iron  Age. 


HARDWARE. 


Word  Harvest  Tools 


Hay    Fork    Pulleys,  Etc. 


HAY  RAKES 
SCYTHE  SNAITHS 
REAPING   HOOKS 
SCYTHE   STONES 


H.  S.  HQWLANDp  SONS  &  CO. 

WHOLESALE     HARDWARE     MERCHANTS 
orders  solicited  37  Front  Street  West,   TORONTO 


P 


Do  Yon  Want 


WINDOW  GLASS  ? 


We  have  a  full  slock  of 

STAR 

DOUBLE    DIAMOND 

ENAMELLED 

COLORED,   Etc.,  Etc. 


We  sell  at  Import  Prices  and 
give  you  what  you  buy. 


Sanderson  Pearcy  &  Co. 

130  to  140  BAY  ST.        TORONTO 


THE  ANTHRACITE  COAL  MARKET. 

THE  Engineering  and  Mining  Journal 
says:  "The  condition  of  the  anthi  a 
cite  market  to-day  is  far  from  healthy. 
In  the  West  it  is  admitted  that  only  a  fair 
busine  s  has  been  done  and  that  prices  are 
demoralized.  From  Philadelphia  reports 
reach  us  that  the  compares  themselves 
are  openly  offering  stove  coal  to-day  at  6oc. 
a  ton  below  the  July  circular.  In  our  own 
market  the  dulness  could  not  very  well  be 
greater.  The  agents  of  some  of  the  com- 
panies declare  emphatically  that  they  are 
not  selling  any  coal  at  less  than  the  full 
official  prices.  This  is  probably  true,  since 
they  are  now  selling  little  or  no  coal  at  any 
price  whatever  ;  and  as  to  the  stability  of 
prices  we  can  state  positively  that  fair  prices, 
on  board  here,  are  to-day  :  Broken,  $j  20  to 
$3-25  :  e£K'  $3  25 to  $3-3°  ;  stove  and  chest- 
nut, $3.50.  These  rates  are  for  good  coals, 
and  not  for  'off'  grades.  Any  quantity  can 
be  bought  at  these  prices.  And  what  is 
more,  we  do  not  think  we  would  be  vi  >lating 
any  confidence  if  we  named  the  operators 
who  would  sell  at  these  pi  ices.  It  is  not  a 
secret.    The  only  trouble  is  that  the  demand 


is  almost  nil  here.  If  New  York  does  not 
constitute  the  entire  market,  we  did  not  think 
that  in  any  particular  section  is  the  state  of 
affairs  much  better  than  it  is  here.  It  should 
have  occured  to  the  producing  interests  to 
consider  the  number  of  factories  in  idleness, 
the  reduced  capacity  of  those  in  operation, 
and  the  habits  of  economy  that  have  been 
forced  upon  the  people,  who,  after  all,  consti- 
tute the  consumers.  Had  this  been  borne  in 
mind  it  would  have  prevented  the  present 
unsatisfactory  condition.  Instead  of  it  the 
sales  agents  seemingly  went  on  the  principle 
that,  as  people  had  to  burn  coal  or  freeze, 
any  price  might  be  obtained." 


ALUMINUM  PAINT. 

A  recent  issue  of  .the  Revue  de  Chimie 
Industrielle  contains  an  article  on  aluminum 
paints.  Aluminum,  when  reduced  top  wder 
and  mixed  with  a  solution  in  water  of  gum 
lac,  gives  a  metallic  paint  which  covers  well 
and  may  be  shaded  with  aniline  colors  dis- 
solved in  water.  The  solution  of  gum  lac  is 
made  by  bringing  to  boiling  point  a  mixture 
of  gum  lac  and  borax  and  an  alkali,  such  as 
soda    or    ammoniac.      The     solution    must 


contain  at  least  from  15  to  20  per  cent,  of 
gum  lac.  Aniline  colors  are  added  to  pro- 
duce the  shade  desired,  and  aluminum  is 
added  in  sufficient  quantity  to  produce  a 
paint  sufficiently  fluid  for  application  with  a 
brush.  The  color  is  brilliant,  very  durable 
and  impermeable,  and  may  be  applied  to 
metals,  paper,  wood  and  woven  materials. 
It  may  be  rendered  supple  by  the  addition 
of  a  small  quantity  of  glycerine. 

Works:  St.  Helens,  England 

Pilkincton  Bros. 

LIMITED 

MANUFACTURERS   OF 

Polished  Plate 

AND 

Window  Glass 

Bevelled  Plate 

and  Mirrors 

Rolled  Plate,  Ornamental  Cathedral,  etc. 


Dep 


_.ac  ,     Busby  Lane,   Montreal. 
UlO  ■     Mercer  Street,  Toronto. 
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STEAM  HEATING. 

WITHIN  twenty  years,  writes  William 
J.  Baldwin,  in  American  Art  zan, 
the  warming  of  buildings  with  steam 
carried  through  pipes  has  become  a  science  ; 
previously,  it  was  a  chaotic  mass  ot  pipes 
and  principles. 

A  low  pressure  gravity  apparatus  is  the 
most  healthful,  economical,  and  perfect 
heating  appliance  known,  and  may  be  con- 
structed to  heat  a  single  room,  or  the  largest 
building,  with  a  uniformity  which  cannot  be 
attained  by  any  other  means. 

By  a  gravity  apparatus  is  meant  one  with- 
out an  outlet,  whose  circulation  is  perfect, 
wasting  no  water,  and  requiring  no  mechani- 
cal means  to  return  the  water  to  the  boiler. 
It  may  be  likened  to  the  circulation  of  the 
blood — the  boiler  being  the  heart  ;  the 
steam-pipes,  the  veins ;  and  the  return-pipes, 
the  arteries  ;  thus  carrying  heat  and  life 
into  every  part  of  a  building. 

The  low  pressure  gravity  circulation  is  at 
present  very  much  used  in  the  steam  heat- 
ing of  private  houses,  churches,  and  schools. 
Its  principal  merits,  when  well  done,  are  : 
It  is  safe,  noiseless  ;  the  temperature  of  the 
heating  surface  is  low  and  uniform  ;  all  the 
water  of  condensation  is  returned  into  the 
boiler  (except  a  very  small  loss  from  the  air 
valves)  ;  it  is  easy  to  keep  the  stuffing  boxes 
of  the  heater-valves  tight  ;  and  it  is  no  more 
trouble  to  manage  than  a  hot-water  appar- 
atus. 

Boilers  for  house  heating  should  have 
very  few  parts,  and  be  as  simple  as  it  is 
possible  to  make  them  ;  every  part  of  them 
should  be  constructed  with  a  view  to  per- 
manency ;  and  parts  that  wear  out  more 
rapidly,  such  as  grates,shouldbeso  arranged 
that  they  can  be  renewed  by  the  most  inex- 
perienced person. 

Requirements  for  house  heating  boilers 
are  : 

i.  They  should  contain  a  quantity  of 
water,  sufficiently  large  to  fill  the  pipes  and 
radiators  with  steam  to  any  required  pres- 
sure, without  lowering  the  water  enough  in 
the  boiler  to  require  an  addition  when  steam 
is  up  ;  for  should  the  steam  go  down  sud- 
denly, there  will  be  too  much  water  in  the 
boiler. 

2.  The  fire-box  should  be  of  iron,  with  a 
water  space  around  it,  as  in  upright  or  loco- 
motive boilers,  to  prevent  clinkering  on  the 
sides  and  the  necessity  of  repairs  to  the 
brickwork,  which  are  unavoidable  in  brick 
furnaces. 

3.  The  fire-box  should  be  deep,  below  the 
fire-door,  to  admit  of  a  thick  fire,  to  last  all 
night,  and  thus  keep  up  steam. 

4.  The  fire-box  should  be  spacious,  for  the 
sake  of  good  combustion. 

5.  The  flues  and  tubes  should  be  large, 
and  in  a  vertical  position,  so  they  will  not 
foul  easily,  and  so  that  any  deposit  would 
fall  to  the  bottom. 


6.  The  heating  surface  should  be  great  in 
diameter,  instead  of  in  the  direction  of  the 
chimney,  and  the  last  turn  be  a  drop. 

7.  They  should,  if  possible,  be  constructed 
of  such  shape  and  design,  that  they  will  re- 
quire no  sweeping  or  cleaning,  other  than 
removing  the  ashes  ;  but  when  it  is  unavoid- 
able, every  facility  should  be  made  for  easy 
access  to  such  parts  ;  because  they  are  often 
operated  by  inexperienced  persons  (house 
servants)  who  will  condemn  anything  which 
gives  them  trouble. 

8.  The  fire  grate  must  be  easy  to  clean 
(anti-clinker),  and  so  designed  that  it  will 
not  crack  or  break  when  heated. 

9.  The  grate  and  ash-door  must  be  so 
constructed  that  a  new  grate  can  be  put  in 
quickly  by  any  one. 

10.  There  should  be  no  tight  dampers  in 
the  chimney  flue,  and  when  the  flue  goes  out 
near  the  bottom  (drop  flue),  it  may  be  dis- 
pensed with  altogether ;  but  the  fire  and 
draft-doors  should  be  made  to  close  air- 
tight (planed),  so  as  to  be  capable  of  en- 
tirely deadening  the  fire.  This  will  prevent 
the  possibility  of  coal-gas  escaping  into  the 
house  ;  the  deadening  of  a  fire,  by  shutting 
off  its  supply  of  air,  is  the  proper  way,  for 
the  draft  of  the  chimney  being  unimpaired 
draws  all  the  harder  on  any  crack,  or  crevice 
in  the  brickwork,  causing  an  inward  current, 
which  entirely  precludes  the  escape  of  gas. 

11.  The  perpendicular  height  of  the  boiler 
should  not  be  too  great  for  the  cellar,  so  the 
water  line  will  not  be  too  near  the  level  of 
the  main  pipes. 


INTERESTING  NAIL  TESTS. 

Elaborate  experiments  made  under  the 
direction  of  the  United  States  Ordnance 
Department  to  test  the  holding  power  of  cut 
and  wire  nails  show  a  decided  superiority  for 
the  former  both  in  spruce  and  pine  wood, 
says  the  New  York  Sun.  Thus  in  spruce 
stock  nine  series  of  tests,  comprising  nine 
sizes  of  common  nails,  longest  6  inches, 
shortest  \Y%,  the  cut  nails  showed  an  aver- 
age superiority  of  47.51  per  cent.  ;  in  the 
same  wood  six  series  of  tests,  comprising  six 
sizes  of  light  common  nails,  the  longest  6 
inches  and  the  shortest  i'/i,  the  cut  nails 
showed  an  average  superiority  of  47 .40  per 
cent.  ;  in  15  series  of  tests,  comprising  15 
sizes  of  finishing  nails,  longest  4  inches  and 
shortest  1%,  a  superiority  of  72.22  per  cent, 
average  was  exhibited  by  the  cut  nails  ;  in 
another  six  series  of  tests,  comprising  six 
sizes  ofbothnails,longest4inchesandshortest 
1  X>  the  cut  nails  showed  an  average  superior- 
ity of  50.88  per  cent.  ;  in  four  series  of  tests, 
comprising  four  sizes  of  floor  nails,  longest  4 
inches  and  shortest  2,  an  average  superiority 
of  80.03  per  cent,  was  shown  by  the  cut 
nails.  In  the  40  series  of  tests,  comprising 
40  sizes  of  nails,  longest  6  inches  and  short- 
est 1%,  the  cut  nails  showed  an  average  su- 
periority of  60. 50  per  cent. 


REMARKABLE  MINERAL  EXHIBIT. 

ONE  of  the  most  interesting  metallur- 
gical exhibits  at  the  Antwerp  Exhi- 
bition, recently  opened,  is  that  of 
Johnson,  Matthey  &  Co.,  of  London.  This 
exhibit  represents  the  greatest  value  in  the 
smallest  space  that  could  be  possibly 
imagined,  the  reason  being  that  the  whole 
of  it  consists  of  manufactures  of  platinum, 
gold,  osmium,  iridium,  palladium  and  sim- 
ilar precious  metals.  The  total  value  of  the 
exhibit  is  about  $100,000.  From  a  strictly 
metallurgical  point  of  view,  the  international 
standard  meter  and  kilogram  are  the  mcst 
interesting  features  of  the  exhibit,  as  the 
platinum-iridium  alloy  (90  per  cent.  Pt.  and 
10  per  cent.  Ir.)  is  by  far  the  purest  metal 
that  has  ever  been  produced,  the  platinum 
employed  having  a  purity  of  99  998773  per 
cent,  as  determined  by  MM.  Deville,  Debray 
&  Stas.  This  is  by  far  the  purest  metal  ob- 
tained on  a  commercial  scale,  and  such 
purity  is  usually  only  met  with  in  small 
quantities  prepared  for  laboratory  purposes. 
The  total  amount  of  platinum  used  by  John- 
son, Matthey  &  Co.  in  making  these  stan- 
dards was  250  kilos.  Next  to  these  standard 
measures  and  weights  the  most  interesting 
items  in  the  exhibit  are  the  two  sulphuric 
acid  concentrators.  One  is  made  entirely  of 
platinum  and  is  capable  of  producing  22,000 
lbs.  of  94  per  cent,  sulphuric  acid  per  24 
hours  ;  its  value  is  $18,750.  The  other  is 
made  of  platinum,  but  is  plated  internally 
with  an  alloy  composed  of  95  per  cent,  gold 
and  5  per  cent,  platinum  ;  this  internal  sur- 
face is  lound  to  resist  the  attacks  of  impuri- 
ties in  the  acid  much  more  effectively  than 
platir^im  alone.  The  exhibit  also  includes  a 
multitude  of  other  manufactures  of  platinum 
and  its  alloys,  and  specimens  of  all  the  allied 
rarer  metals.  Among  them  is  an  ingot  of 
pure  palladium  weighing  1,000  oz.  and  valued 
at  $35,000.  The  firm  has  an  unrivaled  re- 
putation for  its  perfect  work  in  the  precious 
metals,  and  the  establishment  of  their  busi- 
ness dates  back  so  far  as  1725.  As  some 
criterion  of  the  magnitude  of  their  business 
it  may  be  mentioned  that  a  small  and  com- 
paratively unimportant  department  of  it  is 
the  refining  of  the  whole  of  the  South  African 
gold  production  that  is  shipped  to  England. 
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Special  Discount  to  the  Trade 
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HARDWARE 


YOU  LOSE 

MORE 
THAN  WE  DO 

BY  NOT 
ADVERTISING 

IN  THIS 
JOURNAL 


Star 


Gyeles 


Are  a  recognized  thoroughly 

reliable  make  at  POPULAR     PRICES. 


They  embrace  the  best  procurable  workmanship  and 
material.  They  will  maintain  the  reputation  of  our 
Trade  Mark  and  give  full  and  lasting  satisfaction  to 
all  concerned.     They  comprise — 

PATH  RACERS      ROAD  RACERS 

"  Tourists'  "  Business  Wheels, 

Light,  Staunch  and  Graceful  Ladies'  Wheels. 

STAR  CYCLE  WORKS,  Wolverhampton. 

Canadian  Agents, 

A.  A.  Allan  &  Co. 


TORONTO,  ONT. 


BERGER    BROS. 

OF  PHILADELPHIA 

Trade  has  within  the  last  two  years  increased  be- 
yond their  highest  expectations,  the  panic  year  being 
the  best  on  record  both  as  to  the  amount  of  sales  and 
profits,  the  business  keeping  up  to  date  about  the  same 
average.  With  the  present  low  cost  of  producing  sup- 
plies in  their  line,  enabling  them  to  sell  at  lower  prices, 
and  with  other  advantages  and  splendid  facilities  for 
handling  goods  in  greater  quantities,  also  prospects  of 
better  times  ahead,  they  look  for  still  larger  trade  in  the 
future. 

It  may  be  well  to  state  that  this  firm  not  only  handle 
great  quantities  of  Tinners'  and  Roofers'  Supplies,  such 
as  Long  Eave  Gutters  and  Pipe,  Zinc,  Sheet  Iron, 
Registers,  etc.,  but  are  a  general  headquarters  for  Tin- 
ners' Hardware,  where  almost  everything  is  kept  in 
stock. 

It  will  pay  you  to  write  for  their  Illustrated  Catalogue, 
iSy4  edition. 

BERGER    BROS. 


USTOTIOIE     TO     DEALEBS 


VyE  BEG  TO  ADVISE  THE  TRADE  that  in  order    to  thoroughly  introduce  the 

IMPROVED  FLEXIBLE  BRIDLED  BRUSHES 

we  will  include  in  every  package  one  or  two  bridles,  attached  free  of  charge. 

The  popularity  of  the  BRIDLE  is  evidenced  by  the  increased  demand,  the  ready 
sale,  and  the  thoroughly  practical  results  derived. 

Brushes  without  Bridles  do  not  appear  complete,  and  certainly  do  not  sell  as  rapidly. 

It  will  pay  you  to  examine  this  Bridle  and  draw  the  attention  of  your  customers  to 
its  merits. 

We  strongly  advise  not  to  stock  up  with  brushes  without  bridles. 

The  extra  price  for  these  Bridles  per  doz.  will  be  quoted  on  application,  by  giving 
the  size  of  brush,  or  they  may  be  found  in  our  latest  Piice  List. 


CHAS.   BOECKH  &  SONS,  Toronto 


COW  TIES 

Open  Ring,  Closed  Ring 
And  Walton  .  .  . 


Our  Cow  Ties  are  made  of  Brown's  Patent  Steel  Chain,  all  fittings  being  of  Steel  throughout.  There 
is  no  other  chain  on  the  market  that  will  compare  with  these  for  strength,  lightness  and  handsome 
appearance.  We  confidently  believe  that  our  ties  of  a  given  number  are  fully  equal  in  strength  to  a 
size  larger  of  any  other  on  the  market. 


MANUFACTURED    BY 


If  you  have  not  tried  our  Cow  Ties, 
send  for  sample  half-dozen. 


The  B.  GREENING  WIRE  CO. 


Write  for  Catalogue. 


HAMILTON,  CANADA 
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HARDWARE 


THE  "SPLENDID." 

THE  accompanying  cuts  are  illustra- 
tions of  an  oil  heating  and  cooking 
stove  named  the  "Splendid,"  made 
by  the  McClary  Manufacturing  Co.,  of  Lon- 
don, Toronto,  Montreal  and  Winnipeg. 
The  stove  will  comfortably  heat  a  room 
twenty  feet  square  in  cold  weather,  and  boi! 
a  kettle  of  water  surprisingly  quicker  than 
any  oil  stove  on  the  market.  It  is  intended 
for  use  in  bedrooms,  bathrooms,  dining- 
rooms,  offices,  summer  resorts,  and  all  places 


TRADE    CHAT. 

THEOntanoGovernment  haveapproved 
of  plans  for  the  construction  of  a 
power  tunnel  on  the  Canadian  side  of 
the  river  at  Niagara  Falls.  This  leaves  the 
way  open  for  continuing  the  preparatory 
work  of  construction. 

A  large  shipment  of  binder  twine  was 
made  from  the  Kingston  penitentiary. 

A  tree  can  be  felled  with  an  electric  wire 
in  one  eighth  of  the  time  it  would  require  to 
saw  it  down. 


where  a  moderate  heat  is  required  without 
flue  connection.  The  "Splendid"  is  hand- 
some, has  a  bra?s  fount,  Russia  iron  drum 
with  nickel  trimmings.  No  smoke.  No 
ode  r.  The  trade  ought  to  find  it  a  good  seller 
just  now. 


THE  "REX"  HANGER. 

i 

Since  the  introduction  on  the  marke'.  of 
bun  door  hangers  using  steel  tracks,  there 
has  always  been  a  de- 
mand in  the  trade  for  a 
moderatepneed  hang- 
er. This  demand  is  at 
last  being  filled  by  the 
"Rtx,"  which  M.  & 
L.  Samuel,  Benj  iniin 
&  Co.  are  handling, 
and  of  which  an  illus- 
tration is  herewith 
given.  It  is  a  steel- 
framed  hanger  made 
from  the  best  of  ma- 
terial, which  from  the 
I  simplicity  of  construc- 

tion enables   it    to  be 
sold  at  a  low  price.    It 
I Mi      can  be  used  on  any  of 
I  pi      the    steel    tracks     at 
present  on  the  market. 
It   is  needless  to  say 
that  it  is  proving  a  rapid  seller. 


All  the  stave  and  hoop  mills  in  E-sex 
county  have  closed  down  for  the  summer, 
and  about  2,000  men  are  thrown  out  of  em- 
ployment. 

J.  Z.  Long  &  Son,  of  S*.  Thomas,  have  se- 
cured a  United  States  patent  for  a  riding 
attachment  for  plows  for  the  inventor,  W.  E. 
Stafford,  of  Shedden. 

The  Londonderry  Iron  Works  have  closed 
for  a  few  weeks  in  order  to  make  necessary 
repairs  to  the  furnace?.  The  furnaces  have 
been  in  constant  use  for  3X  years.  It  is 
customary  to  close  down  every  two  years  in 
order  to  make  repairs,  which  takes  about 
from  six  weeks  to  two  months.  The  immense 
furnaces  require  to  be  without  fire  for  nearly 
four  weeks  in  order  to  cool  off  so  that  men 
can  work  about  them. — Chronicle,  Halifax. 

During  the  ten  years  ending  1890  the 
value  of  manufactured  products  in  the 
United  States  increased  from  $106.50  per 
capita  to  $149.63. 

Spiral  steel  wire  is  u.-ed  by  Herr  Witze- 
mann,  of  Pforzheim,  outside  lead  piping  as 
a  protection  against  rats  and  nails,  or  :n  the 
case  of  water  pipe  against  the  expansive 
effect  of  internal  hydraulic  shock  (suddenly 
shutting  stop  cock)  and  of  repeated  freezing. 
Two  spirals  are  readily  put  on  by  simply 
screwing  the  one  upon  the  other  ;  and  the 
straight  tube  can  be  bent  when  necessary. 
—Ex. 

Some  idea  of  the  work  involved  in  coinage 
at  the  English  mint  may  be  gathered  from 


the  fact  that  in  the  year  ending  the  30th  June, 
86.431,281  pieces  of  all  denominations  were 
struck. 

The  contract  for  an  electric  light  plant  for 
the  Toronto  waterworks  pumping  station 
has  been  awarded  to  the  Canadian  General 
Electric  Co.,  of  Peterboro'.  The  price  was 
$2,580. 

Forty  tons  of  pure  asbestos,  two  and  a-half 
inches  in  length,  is  being  shipped  by  an  Ot- 
tawa gentleman  to  Liverpool  at  £38  ster- 
ling per  ton  at  Montreal. 

The  blacksmiths  and  wheelwrights  of 
Nanaimo,  B.  C,  have  mutually  agreed  to 
close  their  shops  at  1  o'clock  on  Saturday 
afternoons. 

The  drive  of  sawlogs  along  the  Ottawa 
river  has  been  notably  successful  this  year 
on  account  of  the  height  of  water,  which  has 
been  most  satisfactory  since  early  spring. 
On  very  few  of  the  smaller  streams  are  logs 
blocked,  the  heavy  rains  of  last  month  hav 
ing  had  the  effect  of  raising  several  creeks 
and  freeing  logs  which  might  otherwise  have 
been  unable  to  reach  the  Ottawa.  All  the 
mills  which  depend  for  their  supply  of  logs 
on  the  Ottawa  river  have  had  a  successful 
season  thus  far  for  cutting. 

The  employees  of  Rice  Lewis  &  Son  spent 
Saturday  afternoon  at  Crew's  hote1,  Kings- 
ton road,  picnicking  and  in  athletic  games. 
A  baseball  match  was  played  between  the 
warehousemen  and  the  office  handi,  resulting 
in  a  victory  for  the  former. 

Mr.  Mara,  M.P.,  has  been  advised  by  the 
Department  of  Customs  that  free  entry  will 
be  allowed  to  the  Slocan  Milling  Co.  for  a 
concentrating  plant  of  100  tons  capacity, 
which  that  company  intends  erecting  be- 
tween New  Denver  and  Three  Fork?. 

The  Canadian  General  Electric  Light  Co., 
of  London,  has  accepted  the  franchise  for 
lighting  the  city  at  the  rate  of  25c.  a  night 
for  each  light.  The  present  rate  is  29^0, 
and  the  new  offer  means  a  saving  of  $3,500 
a  year. 

J.  Murray  Smith,  manager  nf  the  Mont- 
real branch  of  the  Bank  of  Toronto,  died 
very  suddenly  Wednesday  morning  of  heart 
disease.  He  was  fifty-seven  years  of  age,  and 
had  been  connected  with  the  bank  for  thirty- 
three  years. 

The  Bonanza  Nickel  Mining  Co.,  of  Sud- 
bury, has  been  made  the  defendant  in  a  suit 
by  A.  J.  Little,  one  of  its  shareholders,  for  the 
return  of  $6,491 ,  which  Little|declares  has  been 
improperly  paid  by   the  company  to  agents 


THE  ONTARIO  TACK  CO. 

Manufacturers  of 

Wire  Nails 

TACKS,  SHOE  NAILS,  ETC. 


Hamilton.  Ontario. 

SP 
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CRESCENT  DAMPERS 

Patented  in  U.S.  ami  Canada,  1893. 

Has  all  the  advantages  of  a  high  priced  Stove  Pipe  Damper,  at  low 
cost.  LIGHT  FOR  FREIGHT.  Being  made  of  sheet  steel  will 
not  break,  and  being  double  will  not  warp.  Spring  keeps  damper  at 
any  angle  set  in  pipe. 

Manufactured  by 

Thos.  Davidson  &  Co. 

MONTREAL. 


as  commission  on  the  sale  of  the  company's 
shares.  They  number  [,740,  on  which,  it  is 
claimed,  the  company  realized  $34,800.  The 
plaintiff,  who  sues  as  well  on  behalfof  the  oth  r 
shareholders  who  are  now  questioning  the 
wisdom  of  their  investment, claims  the  direc- 
tors of  th.2  company  exceeded  their  powers 
in  paying  this  commission. 

Intending  exhibitors  at  the  Toronto  In 
dustrial  Exhibition  will  do  well  to  bear  in 
mind  that  the  last  day  for  entries  for  manu- 
facturers is  the  nth  of  August  next.  As 
there  is  no  exhibition  at  Montreal  this  year 
there  are  unusual  demands  for  space,  and  ap- 
plications should  be  made  early. 

According  to  European  advices  a  labor 
exhibition,  to  which  foreign  exhibits  will  be 
admitted,  is  now  under  way  at  Luxemburg. 
It  will  be  open  until  September  next.  The 
principal  object  of  this  exhibition  is  to  make 
known  the  different  types  of  improved  small 
motors,  machine  tools,  tools,  as  well  as  the 
accessory  appiratus  used  in  the  different 
trades  in  the  mnor  industries,  as  well  as 
products  made  with  these  instruments  ;  also 
the  finished  products,  intermediary  products, 
and  the  raw  products  of  the  raw  materials 
necessary  for  the  different  manufactures. 

E.  B.  Eddy,  the  celebrated  manufacturer, 
of  Hull,  Que.,  is  in  town,  the  guest  of  Prince 
of  Wales'  Hotel.  Eddy's  woodenware  and 
indurated  fibreware  are  used  in  almost 
every  house.  Mr.  Eddy  came  to  Hull  about 
forty  years  ago  with  something  less  than  $75 
in  his  pocket,  and  to  day  he  claims  to  be  the 
largest  manufacturer  in  Canada,  giving  em- 
ployment to  2,200  people.  He  says  he  has 
done  more  to  develop  the  manufacturing  in- 
terests of  Canada  than  any  other  live  man.— 
Pick-Me-Up,  Pictou,  N.S. 

At  a  meeting  of  the  council  of  the  Board 
of  Trade,  on  Monday,  the  eighth  annual  re- 
port of  the  gratuity  trustees  was  received 
and  adopted.  It  showed  that  there  were  45 
tiansfers  made  this  year,  the  average  age  of 
those  relinquishing  their  interest  being  44, 
and  of  the  new  participants,  37.  There  had 
been  eight  deaths,  which  had  been  duly  as 
sessed  upon  the  subscribing  members.  The 
average  age  of  those  who  died  was  61,  and 
the  death  rate  for  the  past  eight  years  has 


only  reached  a  fraction  over  the  expectancy 
of  1  per  cent.  The  amount  on  mortgage  is 
$57,25o,  invested  on  property  appraised  at 
$118,000.  The  amount  in  bonds  is  $38,000. 
The  average  rate  of  interest  is  a  fraction 
over  5  per  cent.  The  total  amount  of  gra- 
tuities paid  was  $15,597,  the  average  amount 


BICYCLE  LANTERNS. 

For  some  time  back  bicycle  riders  have 
given  up  the  use  of  lanterns  for  various 
reasons,  the  principal  being  that  the  lanterns 
on  the  market  to  a  certain  extent  have  been 
of  very  little  service.     Rice    Lewis  &    Son, 


of  each  payment  being  $1,559.  The  number 
of  beneficiaries  was  50.  On  fuly  1st,  1894, 
there  were  851  subscribers. 

The  Vancouver  Advertiser  says  :  "  At 
abuut  12.40  yesterday  noon  the  Great  North- 
ern engine,  No.  218,  ran  into  Vancouver  at 
the  end  of  a  run  slightly  exceeding  2,000 
miles.  Sir  William  Van  Home  congratu- 
lated Mr.  Connor,  the  engineer,  in  having 
thus  made  the  record  for  the  longest  straight 
away  run  upon  rails,  the  former  longest  be- 
ing only  some  1,066  miles."  President  Hill, 
of  the  Great  Northern,  and  other  officials  of 
that  road,  accompanied  Sir  William's  party 
to  the  Terminal  city. 


Ltd.,  are  now  handling  aline  which  embraces 
utility  with  compactness  and  lightness. 
They  vary  in  price  according  to  quality, 
finish  and  workmanship,  the  more  expen- 
sive being  fitted  with  magnifying  lenses  or 
glasses  which  radiate  the  light  considerably, 
some  of  the  smallest  patterns  giving  the 
very  best  results. 


British  imports  from  Canada  increased 
,£694,665,  or  40  per  cent.,  in  the  past  six 
months,  as  compared  with  the  same  period 
of  1893.  The  chief  increases  are  :  Sheep, 
.£18,000;  bacon,  ,£57,000;  hams,  ,£5,000  ; 
butter,  ,£3,000  ;  cheese,  ,£38,000  ;  eggs,,£i,- 
500  ;  fish,  ,£278,000  ;  wood,  ,£260,000.  Ex- 
ports from  Britain  to  Canada  during  the  six 
months  decreased  28  percent.  For  June, 
the  imports  increased  25  per  cent.,  and  the 
exports  decreased  37  per  cent. 


In  the  show-room  of  an  uptown  tinware 
manufacturer,  says  Housefurnishing  Review, 
is  displayed  in  the  show  case  a  variety  of 
useful  and  ornamental  articles  manufactured 
from  highly  polished  tin.  These  articles  are 
made  for  the  purpose  of  presents  for  tin 
weddings.  In  the  centre  of  the  display  is  a 
handsome  water  pitcher  with  waiter  and 
goblets  complete,  the  construction  of  which 
is  so  clever  that  at  a  glance  one  would 
imagine  it  to  be  made  out  of  solid  silver. 
In  another  portion  of  the  show-case  is  a  tin 
wedding  cake  with  tin  ornamentation  of 
flowers,  bird?,  etc.,  arranged  on  the  top. 
This  is  simply  a  cake  box.  Hats,  caps, 
horns,  bouquets,  jewelry  and  numerous  other 
fancy  articles  of  tin  are  also  shown. 
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MONTREAL  MARKETS. 

Montreal,  July  27,  1894. 

HARDWARE. 

THERE  has  been  little  change  in  the 
general  position  of  the  hardware  mai- 
ket  since  our  last  report.  Trade  can- 
not be  called  brisk,  but,  for  all  that,  there  is 
a  fair  volume  of  trade  in  progress  in  many 
lines.  Among  the  lines  which  have  shown 
a  fair  business  are  screws  and  carriage  bolts, 
and  some  fair-sized  orders  have  also  been 
noted  in  carpenters'  tools.  Heavy  hinges 
have  also  met  with  some  call,  while,  as  the 
season  advances,  guns  and  ammunition 
show  more  activity.  There  have  also  been 
indications  from  the  Northwest  that  cus- 
tomers there  are  commencing  to  purchase 
sleigh  bells,  etc.,  or,  in  a  word,  are  s;zing  up 
their  winter  supplies.  Demand  for  harvest 
tools  is  practically  over,  and  the  same  may 
be  said  of  green  wire  cloth,  screen  doors 
and  blinds,  ami  ice  cream  freezers.  In  nails 
there  is  nothing  special  to  mention,  and  the 
same  is  to  report  in  locks.  In  fact,  speaking 
in  a  general  sense,  the  hardware  movement 
is  not  of  full  dimensions,  but  there  are  an- 
ticipations that  it  will  be  shortly. 

Wire — Aside  from  the  orders  of  hay  bal- 
ing wire  that  makers  are  putting  out  there 
is  not  much  to  note.  In  a  regular  jobbing 
way  the  market  is  without  feature.  Prices 
are  as  before. 

Rope — There  is  little  to  report  in  this  line, 
and  prices  are  as  previously  quoted.  We 
quote  :  Sisal,  7  to  7j^c.  for  7-16  in.  and  up- 
wards, and  14c.  for  deep  sea  line.  Pure 
Manilla,  9Xc  'or  7-16  in.  and  upwards, 
9^c.  for  smaller. 

Cutlery — Trade  remains  much  as  it 
was,  being  confined  to  a  few  small  orders. 

Sporting  Goods— These  have  this  week 
shown  more  decided  signs  of  life,  and  at  the 
time  of  writing  quite  a  few  good  orders  of 
guns  and  ammunition  are  moving  out. 

CUT  Nails — There  is  little  change  to  note 
in  this  line.  Makers  note  a  few  orders,  but 
say  that  buyers  are  very  backward,  while  in 
a  jobbing  sense  business  is  almost  nil. 
Prices  remain  $1.80  to  $1.85. 

Wire  Nails — Business  has  been  fair,  but 
the  volume  has  shown  some  diminution 
since  our  last.  The  basis  of  discount  is  un- 
changed. 

Horse  Nails— There  is  nothing  to  call 
for  special  mention  in  this  line.  The  move- 
ment is  still  governed  by  actual  require- 
ments.    Prices  are  unchanged. 

Green  Wire  Cloth— Business  in  this 
line  is  practically  finished  for  the  season. 


Tacks — No  change  or  improvement  is  to 
note  in  this  line  of  importance.  The  basis 
of  cost  is  as  previously  given. 

Carriage  Bolts,  Screws,  Etc.— There 
have  been  quiet  a  few  orders  noted  for  these 
lines  during  the  week.  In  fact  they  have 
been  one  of  the  lively  features  of  the  shelf 
hardware  trade. 

Chain — Only  a  few  orders  to  note  and 
these  not  of  an  important  nature. 

Horseshoes — There  has  continued  to  be 
a  fair  movement  in  these  though  there  is  no 
special  change  as  compared  with  a  week  ago. 
The  basis  is  still  $3.65. 

Ware — There  continues  to  be  a  fair  de- 
mand for  white  and  Peerless  ware.  Other- 
wise there  is  little  to  report. 

Tools — Demand  for  harvest  tools  and 
garden  appliances  is  about  over.  Some  fair 
sized  orders  for  general  assortments  of  car- 
penters' tools  are  a  new  feature  in  this  line. 

Ice  Cream  Freezers  —  Demand  for 
these  is  commencing  to  fall  off. 

Winter  Goods— The  first  signs  of  life  in 
this  connection  made  their  appearance  this 
week  in  the  shape  of  some  good  orders  for 
general  lines  of  sleigh  bells  from  the  North- 
west Territories.  One  or  two  of  the  houses 
also  report  enquiries  regarding  skates. 

Supplies,  Etc.— There  is  little  or  noth- 
ing to  note  regarding  plumbing  or  building 
supplies. 

Lead  Pipe— Orders  for  small  lots,  as 
noted  previously,  keep  up  fairly  well,  but  the 
movement  as  a  whole  is  hardly  worthy  of 
mention. 

Hinges — Trade  in  these  continues  fair,  a 
notable  point  this  week  being  some  good 
orders  from  several  sections  for  heavy 
hinges,  which  have  furnished  the  bulk  of  ihe 
movement. 

Tar — This  market  rules  quiet  and  un- 
changed. We  quote  :  Rosins,  $2.75  to  $5.25 
as  to  brand  ;  coal  tar,  $3  25  to  $3.75  ;  cotton 
waste,  5  to  7c.  for  colored  and  7  to  10c.  for 
white  ;  oakum,  $)4  to  7%c,  and  cotton  do. 
10  to  12c. 

Turpentine— There  has  been  a  moder- 
ate business  done  in  this  article  at  former 
prices.  We  quote  as  before:  461047c.  as 
to  quality. 

Cement— Arrivals  of  cement  have  been 
fair,  but  business  has  ru'ed  dull,  in  fact  duller 
than  usual  at  this  season  of  the  year.  Prices 
continue  steady,  however,  at  $1.95  to  $2.05 
for  English  brands,  and  $1.85  to  $1.95  for 
Belgian,  and  to  arrive,  English  brands  $1.95 
and  Belgian  $1.80  to  1.90. 

Firebricks— Demand  for  these  also  has 
been  limited  and  prices  unchanged  at  $15  50 
to  $19. 50  per  1,000,  as  to  brand. 


METALS. 

The  market  for  iron  and  heavy  metals  has 
shown  a  moderate  degree  of  life  during  the 
week,  but  nothing  of  a  very  special  nature 
has  transpired  since  our  last  report.  Stocks 
of  all  the  leading  lines  continue  small  on 
spot,  and  this  fact  contributes  largely  to 
steadiness  of  prices.  With  the  increased 
volume  of  the  trade  that  many  of  the  deal- 
ers seem  to  expect  shortly,  this  fact  should 
be  more  accentuated. 

Pig  Iron — Firm  prices  at  primary  sources 
and  small  stocks  result  in  a  firm  tone  in 
Scotch  pig.  Some  American  pig  has  been 
placed  here,  it  is  understood,  with  a  local 
foundryman,  but  we  still  have  our  doubts 
of  this  business  assuming  any  impor- 
tance. We  quote:  Summerlee,  $1925 
to  $1975;  Egl:nton,  $18  to  $1850;  Carn- 
broe,  $18  to  $18.50  ;  Ferrona,  $16. 50  to  $17  ; 
and  Siemen's,  No.  1,  $16.50  to  $16.75. 

Bar  Iron — A  fair  business  is  doing  in 
bar  iron  at  steady  prices.  We  quote  as  be- 
fore :  $1.70  to  $1.75. 

Tin  Plates— Some  round  lots  of  coke  tin 
have  been  placed  since  our  last  on  the  basis 
of  9;.  3d.  f.o.b.  in  Wales.  Spot  prices  re- 
main $3  to  $3  25  for  cokes  and  $335  to  $3  50 
for  charcoil. 

Canada  Plate— A  moderate  movement 
is  to  note  in  these  at  steady,  prices,  viz., 
$2.20  to  $2.25. 

Terne  Plates— The  terne  plate  market 
remains  as  last  quoted,  $6  to  $6.20. 

Sheet  Iron- -There  is  only  a  moderate 
demand  for  this  line.  Prices  are  as  before — 
$2.40. 

Iron  Pipe — Very  little  to  report  in  regard 
to  this. 

Ingot  Tin— The  price  of  this  is  main- 
tained at  \"]%  to  18c,  but  business  is  not 
very  brisk. 

Copper  —  No  improvement  to  note  in 
copper.     Values  remain  at  g%  to  10c. 

Steel— Business  quier.  We  quote  :  Best 
cast  steel  \o%  to  12c;  spring,  $2.50  ;  tire, 
$2  50  to  $2.75  ;  sleigh  shoe,  $2.40  ;  round 
machinery  steel,  $3. 

Spelter — Pricesunchanged  and  business 
quiet  at  $4.25  to  $4.50. 

Zinc  Sheets — There  is  only  a  small  de- 
mand to  note.     We  quote  $5  to  $5.25. 

Lead — The  lead  market  is  quiet  and 
steady  on  the  basis  of  $2.60  to  $2  75. 

Hoops  and  Bands— No  change  in  these, 
which  rule  quiet  at  $2.30  to  $2.35. 

Galvanized  Iron — There  is  a  fair  de- 
mand for  galvanized  sheets.  We  quote  : 
4X  to  4>£c.  for  ordinary  brands  ;  Morewood, 
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MONTREAL  MARKETS—  Contiuned. 

5Xto6c;  tinned   sheets,  coke,    No.    24,   6 
to  6Xc;No.  26,  6^  to  6^c,  with  the  usual 
extra  for  larger  sizes. 
Antimony— Featureless  at  io>£  to  12c. 

GLASS. 

The  glass  market  fails  to  show  any  ma- 
terial change.  We  quote  $1.25  for  first 
break  ;  $1.30  second  break,  per  50  feet  ; 
$3.25  for  first  break  per  100  feet;  putty  in 
bulk,  $1.85. 

PAINTS  AND  OILS. 

This  is  the  quiet  season,  and  there  is  as  a 
consequence  little  business  to  report.  The 
firmness  in  dry  lead  is  maintained,  but 
pricesherearenot  affected.  Linseedoilcables 
are  easier,  but  pi  ices  here  are  unchanged. 
Demand  for  seal  oil  is  quiet  and  values 
steady.  We  quote:  Choice  brands whitelead, 
Government  standard,  $4. 75;  No.  I,  $4.50; 
No.  2,  $4.25  ;  No.  3,  $4  ;  No.  4,  $3.75;  dry 
white  lead,  4^c. ;  red  lead,  pure,  4/^c. ;  do., 
No.  1,  4c;  zinc  white,  pure,  $7.25;  No.  1, 
$6.25  ;  No.  2,  $5.25;  linseed  oil,  round 
lots,  raw,  54  to  55c,  boiled,  157  to  58c;  seal 
oil,  35  to  37c.  in  rouDd  lots,  and  40  to  42,^0 
in  smaller  quantities. 

PETROLEUM. 

A  fair  jobbing  trade  is  doing  in  petroleum 
at  quotations.  We  quote  as  follows  :  Can- 
adian refined  at  io^c.  in  shed  in  Montreal 
for  round  lots,  and  12c.  for  small  quantities. 
American  petroleum,  14  4-5C.  in  car  lots, 
\$%c.  in  10-barrel  lots,  i5^c.  in  5-barrel 
lots,  and  16c.  for  single  barrels,  net  cash  ; 
American  benzine,  23  to  25c.  ;  Canadian 
benzine,  io^c.  Petrolea;  I2^c.  Montreal. 

CHEMICALS    AND    DYESTUFFS. 

There  is  little  change  to  note  in  these, 
which  rule  much  the  same.  Cable  news  does 
not  furnish  anything  very  new.  We  quote  as 
follows  :  Bleaching  powder,  $2.50(0  $2.75  ; 
bicarb,  soda,  $2.25  to  $2.35  ;  sal  soda, 
70  to  75c.  ;  carbolic  acid,  lib.  bottles, 
25  to  30c.  ;  caustic  soda,  60  per  cent.,  $2.15 
to  $2.75  ;  ditto,  70  per  cent.,  $2.40  to  $2  so  ; 
chlorate  of  potash,  20  to  22c;  alum,  $1.40  to 
$1.50  ;  copperas,  75  to  80c.  ;  sulphur  flour, 
$1.75  to  $2.00;  ditto  roll,  $2.00  to  $2.10  ; 
sulphate  of  copper,  $4.50  to  $5.00;  white 
sugar  of  lead,  7>£  to  8>4c.  ;  bicarb,  potash, 
10  to  12c.  ;  sumach,  Sicily,  per  ton,  $75  to 
$80;  soda  ash,  481050  per  cent.,  $1.15  to 
$1.50  ;  chip  logwood,  $2.00  to  $2  10  ;  castor 
oil,  dyi  to  7c. ;  and  Norwegian  cod  liver  oil, 
$25  to  S26. 

HIDES. 
There  is  little  new  to  report  about  the 
hide  market.  Business  on  the  whole  is 
quiet,  and  prices  show  no  change.  We 
quote  :  No.  1,  3>£c.  ;  No.  2,  2^c.  ;  No.  3, 
1  YzC.  Lambskins  are  firm  at  25  to  30c.  each, 
and  calfskins  are  dull  at  5c. 

TALLOW. 

In  tallow  trade  has  been  quiet  since  our 
last,  only  a  few  small  lots  changing  hands  at 
6)4  to  6^c.  as  to  quality. 


MONTREAL    TRADE    NOTES. 
Receipts  of  raw  hides  recently  have  been 
very  light,  as  butchers  are  killing  sparingly 
owing  to  the  warm  weather. 

Summerlee  pig  iron  is  cabled  at  54s.  6d. 
f.o.b.  Glasgow,  with  makers  fairly  firm  at 
this  level. 

Cable  advices  since  our  last  noted  a  de- 
cline of  5s.  in  linseed  oil,  but  spot  values  up 
to  the  time  of  writing  have  not  been  affected. 
Arrivals  of  cement  last  week  were  2,300 
barrels  of  Belgian.  This  makes  the  total 
receipts  to  date,  36,750  barrels  English  and 
15,025  Belgian,  as  against  69,800  English 
and  15,975  Belgian  for  the  same  period  last 
year. 

W.  H.  Cottingham  &  Co.  are  now  at  work 
getting  out  a  new  price  list  of  their  fine 
paints  and  artists'  materials.  They  intend 
to  push  this  department  of  their  business 
more  than  usual  this  season. 

Caverhill,  Learmont  &  Co.  have  just  issued 
their  new  catalogue  of  arms  and  ammunition 
for  1894.  It  is  a  pamphlet  of  35  pages  hand- 
somely got  up,  the  front  and  back  of  the 
cover  respectively  being  adorned  with  cuts 
of  the  firm's  large  warehouse  on  St.  Peter 
street  and  the  U.  M.  C.  Club  shield  for  sport- 
ing and  trap  shooting.  It  only  requires  a 
perusal  of  this  catalogue  for  one  to  recognize 
the  fact  that  this  firm  carries  one  of  the 
largest  stocks  of  this  nature  in  the  Do- 
minion. If  you  don't  believe,  write  for  a 
catalogue. 

A  letter  from  Paisley,  Scotland,  has  the 
following  to  say  of  firebricks,  etc. :  This  year 
it  would  appear  that  every  place  is  alike  in 
respect  to  small  prices  and  the  limited 
amount  of  business  doing.  Added  to  the 
general  depression  and  discontent  there  is 
the  great  trouble  of  the  coai  crisis,  a  strike 
which  will  doubtless  more  injuriously  affect 
the  industrial  community  than  any  other 
cause  of  the  same  kind  at  any  former  time. 
As  it  is  we  can  speak  with  regard  to  our  own 
experience  that  we  have  been  obliged  to  stop 
manufacturing  for  want  of  fuel,  and  no  one 
can  anticipate  when  we  will  be  in  a  position 
to  resume  operations. 


TORONTO    MARKETS. 

Toronto,  July  27,  1894. 

HARDWARE. 

WELL  into  its  midsummer  quietude 
has  trade  lapsed  this  week.  It  has 
been  tending  that  way  for  three  or 
four  weeks,  but  it  is  there  sure  enough  now. 
A  good  many  travelers  are  taking  their  holi- 
days, and  in  no  one  line  is  there  any  life  ex- 
hibited. Tinners'  and  coppered  wire  is  being 
called  for,  but  other  kinds  of  wire  are  not 
wanted.  In  cut  nails  trade  has  fallen  off 
materially,  while  the  demand  for  horse  nails, 
on  the  other  hand,  shows  some  improve- 
ment. The  only  thing  worthy  of  note  in  re- 
gard to  chain,  is  that  orders  are  being 
booked  for  cow  ties.  Less  activity  is  to  be 
noted  in   builders'  supplies,  and   the   same 
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II A  RKETS.  —  Continued 

may  be  said  with  regard  to  harvest  tools. 
Payments  are  much  as  before. 

Wire — Trade  is  quiet  in  plain,  barb  and 
twist,  the  only  kinds  called  for  at  the  mo- 
ment being  tinners'  and  coppered  steel. 

Rope — Dull  and  unchanged.  We  quote 
as  before:  Sisal,  7-16  in. and  larger,  7}4c ;  X> 
5-16,^  in.,  8c.  Manilla,  7-16  in.  and  larger, 
9^c;  X,  5-i6,  Y%  in.,  10c. 

Cut  Nails— Trade  has  fallen  off  materi- 
ally, shipments  Irom  stock  being  small.  The 
base  price  is  still  unchanged  at  $1.80  Toronto 
for  carload  lots,  and  $1.85  for  small  lots. 

Wire  Nails — These  have  not  shown  any 
improvement  over  last  week,  although  a 
number  of  half  ton  lots  have  gone  out. 
Discounts  are  unchanged  at  75,  10  and  5 
per  cent.,  shipments  in  10-keg  lots  being 
prepaid. 

Horse  Nails — Trade  is  improving  and 
prices  are  held  firm.  Discounts  are  still  60 
percent,  off  "  C,"  and  60  and  iy2  per  cent. 
off"P.B." 

Cutlery — There  is  no  activity,  and  the 
little  that  is  going  out  is  of  an  assorting 
character.  A  number  of  orders  are  being 
booked  for  carvers,  case  goods,  pocket 
knives  and  table  cutlery  for  shipment 
latter  part  of  August  and  beginning  of 
September. 

Sporting  Goods— Are  beginning  to  move, 
quite  a  few  orders  being  reported  for  fire- 
arms. 

Green  Wire  Cloth — Trade  is  virtually 
over,  and  stocks  remaining  in  jobbers' 
hands  are  not  heavy.  We  still  quote  $1.85 
per  100  square  feet. 

Screen  Doors  and  Windows— A  few 
dozen  will  have  to  be  carried  over  by  job- 
bers to  next  season.  Owing  to  the  strike  in 
the  United  States  supplies  could  not  be 
obtained  as  readily  as  expected  or  dealers 
would  probably  have  been  able  to  dispose 
of  all  they  had. 

Tacks  —  No  further  improvement  has 
developed  and  prices  rule  as  before.  We 
quote  :  Cut,  carpet  blued,  gimp,  60  per 
cent.;  do.,    tinned,    70    per    cent.  ;    copper 


nails,  62^  per  cent  ;  clout  nails,  60  to  67^ 
percent.;  trunk  nails,  60  to  65  per  cent.; 
shoe  finders'  tacks,  50  per  cent.;  shoe  nails, 
Hungarian  nails,  etc.,  y]%  per  cent. 

Chain — Trade  is  at  a  standstill  in  coil 
chain,  but  orders  are  being  booked  for  cow 
ties,  delivery  in  the  fall. 

Horseshoes— Shipments  from  stock  are 
light,  and  there  is  a  little  demand  for  steel 
shoes. 

Ware — Business  is  fairly  satisfactory  in 
Peerless  and  Eclipse  ware,  but  trade  in  en- 
amelled kettles  is  not  as  good  as  it  should 
be  at  this  season.     White  ware  is  quiet. 

Plumbers'  Supplies— Trade  is  a  little  on 
the  quiet  side,  although  shipments  to  the 
country  are  going  forward  daily. 

Lead  Pipe — Dull.  A  number  of  small 
shipments  are  going  forward,  but  no  move- 
ment in  ton  lots  has  been  reported.  We 
quote  :  Toronto  and  the  west  30  per  cent, 
off  in  small  lots,  and  30  and  10  per  cent,  off 
in  ton  lots  ;  points  east  of  Toronto  35  per 
cent,  off  in  small  lots,  and  35  and  10  per 
cent,  off  in  ton  lots. 

Builders'  Supplies -- Have  quieted 
down  a  good  deal  the  past  week. 

Hinges — Are  still  being  called  for  regul- 
arly at  unchanged  prices. 

Harvest  Tools — Shipments  are  being 
made  every  day,  but  the  demand  is  not  as 
heavy  as  it  was.  Principal  movement  is  in 
scythes,  spades  and  shovels. 

Ice  Cream  Freezers— Stocks  are  ex- 
ceedingly light,  and  the  season  has  advanced 
too  far  to  warrant  jobbers  purchasing  further 
supplies. 

Clothes  Wringers— Nothing  new  has 
de/eloped,  trade  still  being  quiet. 

Binder  Twine— Much  as  before  both  in 
regard  to  volume  of  business  and  to  prices. 
We  quote  :  Blue  Ribbon,  8c.  ;  Red  Cap, 
7c.  ;  Sterling,  6>£c.  ;  Common  Sense,  6'^c. ; 
prison   made,  8c.  freight  prepaid. 

Tar,  Etc. — Business  fair.  We  quote  : 
Roofing  pitch,  $2.50  per  brl. ;  pure  coal  tar 
$4  per  brl.;  refined  cod  tar,  $4.50  per  brl.; 
XXX  refined  coal  tar   in  quart  tins,  $1  per 


doz.;  best  Southern  pure  tar,  $6  per  brl.  and 
75c.  per  doz.  pint  tins;  pine  pitch,  $2.75 
per  brl. 

Cement,  Etc.  -Much  as  before.  We 
quote  :  Portland  cement  (English),  $3  per 
brl. ;  New  Brunswick  plaster  paris,  $2  per 
brl.;  Canadian  water  lime,  $1.25  per  brl. 

Firebrick,  Etc. — Scotch  firebrick,  $3.25 
per  100;  Scotch  fireclay,  $1  per  100  lbs. 

METALS. 

Some  of  the  foundries  that  have  been 
shut  down  are  opening  up  again,  and  ir>  con- 
sequence of  this  principally  there  has  been 
a  little  more  enquiry  for  pig  iron.  Demand 
seems  to  be  a  little  better  for  sheet  steel, 
boiler  tubes,  and  boiler  plates.  Shipments 
of  galvanized  iron  from  stock  have  been 
fairly  good,  and  business  is  a  little  more 
satisfactory  in  ingot  tin.  Terne  plates  have 
been  in  brisk  demand,  and  some  improve- 
ment is  to  be  noted  in  zinc  sheets,  pig  lead, 
and  hoops  and  bands.  Even  antimony 
shows  a  little  more  life  than  it  has  for  some 
weeks. 

PlG  Iron — A  number  of  enquiries  are 
heard  for  Scotch  iron  in  200  and  400  ton  lots, 
but  the  prices  quoted  do  not  seem  to  be  low 
enough  to  induce  purchases.  The  prices 
quoted  in  response  to  these  inquiries  run 
from  $21  to  $21.50  for  Summerlee,  and 
$19.50  for  Carnbroe.  We  quote:  Sum- 
merlee, $21  to  $21.50;  Carnbroe,  $19.50; 
Siemen's  $19  to  $20. 

Rogers,  Brown  &  Co.,  Buffalo,  report  the 
Toronto  market  for  American  pig  iron  as 
follows:  "Owing  to  the  fact  that  as  a 
general  rule  furnaces  have  been  unable  to 
resume  blast  on  account  of  the  continued 
scarcity  of  fuel,  there  is  an  almost  complete 
cessation  of  new  business.  Buyers  are  doing 
more  traveling,  on  vacations,  etc.,  than  are 
the  so-called  traveling  men.  We  quote  on 
the  cash  basis  f.  o.  b.  Toronto  in  bond  : 
No.  1  foundry  strong  coke  iron  Lake 
Superior  ore,  $12.55  ;  No.  2  foundry 
strong  coke  iron,  Lake  Superior  ore,  $12.05; 
Jackson  county  silvery,  No.  1,  $16.80  to 
$18.30;     Lake  Superior    charcoal,    $15.55; 


Best  Value 


on   Earth. 


These  are  the  Furnaces  that  secure  the 
trade  for  dealers  who  handle  them. 
They  have  no  rivals  but  many  imitators. 


Clare  Bros.  &  Co. 


....Preston,  Ont. 
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Southern  soft,  No.  i,  $11.75;  Southern  soft,. 
No.  2,  $11.50. 

Bar  Iron — There  is  not  much  doing. 
Dealers  throughout  the  country  evidently 
have  a  fair  supply,  as  orders  received  by  job- 
bers are  very  small.  Base  price  Is  unchanged 
at  $1.85. 

Sheet  Iron — Trade  has  not  been  as 
satisfactory  during  the  past  week,  and  the  de- 
mand has  been  more  for  the  heavier  gauges. 
We  quote  8  to  16  gauge,  $2.50 ;  18  ditto, 
$2.25;  20  ditto,  $2.25  ;  22  to  24  ditto,  $2.35  ; 
26  ditto,  $2.45  ;  28  ditto,  $2.65  ;  tinned  sheet 
iron,  Gorbal's,  26  gauge,  sHc-  Per  1°-;  22  to 
24  gauge,  6j£c.  ;  16  to  20  gauge,  6X"c 

Iron  Pipe — Prices  are  a  little  easier. 
Fair  quantities  have  been  called  for  during 
the  week,  although  not  any  round  lots  have 
gone  forward.  Discounts  are  70  per  cent, 
for  black  and  50  to  50  and  5  per  cent,  tor 
galvanized. 

Galvanized  Iron — Shipments  from 
stock  have  been  fairly  good,  but  not  as  many 
case  lots  have  gone  forward,  a  great  many 
of  the  retailers  having  previously  received 
their  lots  under  direct  shipment  through  the 
jobber.  Quantities  are  offering  in  case  lots 
at  $4.35  for  28  gauge. 

Corrugated  Iron  —  Business  keeps 
good  and  prices  unchanged.  We  quote  : 
"  Owl"  brand  from  genuine  steel  plates,  zinc 
coated,  $4.25  to  $6  per  square  ;  painted  steel, 
same  brand,  $3  to  $4.75,  according  to 
gauge. 

INGOT  Tin — Shipments  have  been  more 
satisfactory.  Stocks  are  heavy.  Prices, 
however,  are  being  maintained  at  former 
quotations  for  small  lots,  but  large  lots  can 
be  shaded  a  fraction. 

Ingot  Copper— This  is  still  flat  and 
there  is  no  immediate  prospect  of  an  im- 
provement. Prices  are  unchanged  at  10 
to  io^c. 

Sheet  Copper — Is  quiet,  but  brazier 
sheets  are  going  out  freely.  We  quote  un- 
tinned  at  14  to  i6j£c.  according  to  weight 
and  size;  brazier  sheets  14  to  17c,  according 
to  quality. 

Boiler  Tubes — Demand  is  fair,  espe- 
cially on  local  account.  We  quote  as  fol- 
lows.: 1  %  inch,  7c;  \]/2  inch,  l%c.\  i^inch, 
8c;  2  inch,  8>^c. ;  2%  inch,  qc. ;  2l/2  inch, 
9^c;  3  inch,  n^c;  3^  inch,  14c;  4  inch, 
19c. 

Sheet  Steel — A  few  good  sales  have 
been  made,  especially  in  the  higher  grades. 
We  quote  :  8  to  16  gauge,  $2.75  per  100 
lbs.;  18  to  20,  $2.65;  22  to  24,  $2.85;  26, 
$3.10. 

Zinc  Spelter— No  improvement  to  note, 
trade  still  being  quiet.  The  idea  as  to  price 
is  4#c  for  domestic,  and  4>£c.  for  im- 
ported. 

Tin  Plates — Demand  is  fairly  steady, 
but  orders  are  not  as  large  as  they  were  last 
week,  but  prices  are  not  being  shaded.     We 


quote  $3.50  to  $3.75  for  "  I.C.,"  and  $3.25  to 
$3.35  for  coke. 

Terne  Plates  — Quite  a  brisk  demand 
has  been  experienced  during  the  week, 
both  for  "  I.  C."  and  "  I.  X."  In  the 
former  the  supply  is  rather  limited.  Ship- 
ments are,  however,  arriving  in  the  course 
of  a  week  or  ten  days.  Prices  are  $6.50  to 
$6.75,  according  to  quality. 

Zinc  Sheets — Trade  is  improving,  al- 
though no  large  shipments  for  fall  supplies 
have  been  booked.  We  quote  case  lots  at 
4^c.  and  small  lots  at  5c. 

Hoops  and  Bands — Show  a  little  more 
activity,  but  quantities  are  only  small.  We 
still  quote  $2  25  for  small  lots,  but  these 
prices  can  be  shaded  for  large  lots. 

Canada  Plates  —  Shipments  from 
stock  are  light.  Bulk  of  the  orders  will  be 
delivered  to  the  country  dealers  in  the  course 
of  the  next  few  weeks,  although  some  ship- 
ments will  not  arrive  till  Septembei. 

Solder — Business  is  keeping  up  fairly 
well,  and  prices  are  well  maintained.  We 
quote  I2j£  to  14c. 

Pig  Lead — Quite  an  improvement  has 
developed,  a  number  of  shipments  having 
been  made  during  the  week.  Prices  are  be- 
ing held  at  $2  90  to  $3. 

Antimony — Shows  some  improvement, 
some  fair  orders  having  been  received  for 
Cookson's  at  qyi  to  10c. 

Belting— Business  is  fairly  good  at  un- 
changed prices. 

GLASS. 

Prices  are  lower  on  some  breaks,  and  we 
now  quote  first  break  at  $1.15.  Business  is 
quiet.  Import  lots  have  all  been  delivered 
and  have  proved  satisfactory.  Orders  being 
received  by  jobbers  now  are  principally  of 
an  assorting  nature.  Trade  in  plate  glass  is 
a  little  better  than  it  was. 

OLD  MATERIAL. 

Trade  is  quiet  and  prices  in  some  lines 
have  dropped,  except  in  scrap  rubber,  which 
has  gone  np  a  little.  We  quote  as  follows  : 
Agricultural  scrap,  50c.  per ,  cwt.  ;  ma- 
chinery cast,  50c.  per  cwt.;  stove  cast 
scrap,  30  to  35c.  ;  No.  1  wrought  scrap,  40c. 
per  cwt.  ;  N0.2,  including  sheet  iron,  hoop 
ironand  mixed  steel,  10c. ;newlightscrap  cop- 
per d%  to  7c;  heavy  scrap  copper  7% 
to  T^c;  old  copper  bottoms  6  to  6%c; 
light  scrapbrass3>^  to  4c. ;  heavy  yellow  scrap 
brass  5c;  heavy  red  scrap  brass,  $}4  to 
6^c;  scrap  lead,  1%  to  i|^c;  scrap  zinc, 
i^toi^c;  scrap  rubber,  3  to  3^c;  coun- 
try mixed  rags,  60  to  75c.  per  100  lbs.;  clean 
dry  bones,  50  to  60c.  per  100  lbs.  ;  borings 
and  turnings,  10c. 

PAINTS  AND  OILS. 

A  good  many  of  the  travelers  are  taking 
their  holidays,  and  business  is  almost  at  a 
standstill  and  quieter  than  is  even  usual  at 
this  time  of  the  year. 

White  Lead— Is  dull  and  unchanged  at 
4,%  to4|4'c. 


Prepared  Paints— There  is  still  a  little 
doing  at  the  unchanged  price  of  $1.05  for 
pure. 

Linseed  Oil— Quiet  at  53  to  54c.  for 
raw,  and  56  to  57c.  for  boiled. 

Turpentine — Is  easier  in  the  South,  and 
while  43  to  44c.  f.o.b.  Toronto  is  still  the  rul- 
ing quotation,  some  houses  are  taking  ic. 
less  per  gallon  with  a  view  to  reducing 
stocks. 

Paris  Green — Reports  of  cutting  in  the 
price  of  Canadian  paris  green  are  heard. 
When  a  shortage  was  anticipated  a  month 
or  six  weeks  ago  the  Canadian  makers  re- 
sumed manufacturing  operations,  and  some 
jobbers  appear  to  have  laid  in  large  stocks. 
At  any  rate  some  of  them  find  themselves 
with  stocks  heavier  than  they  desire,  while 
the  season  is  practically  over,  only  an  odd 
order  here  and  there  being  received,  hence 
the  present  cutting  in  price.  We  quote  as 
before  :  English,  112  lb.  drums,  14  to  I4^c; 
and  56  lb.  drums  at  14^  to  15c.  ;  cases, 
18c.  Canadian,  100  lb.  drums,  13c;  i  lb. 
packages,  I4}4c. 

Castor  Oil— In  fair  demand.  We  still 
quote  t%  to  6^c.  in  case  lots,  and  7c.  in 
single  tins. 

Seal  Oil — Refined  is  unchanged  at  58  to 
59c.  per  gallon. 

HIDES,.  SKINS,    WOOL  AND  TALLOW, 

Hides — Are  plentiful  but  of  very  poor 
quality,  and  it  is  difficult  to  make  up  a  car 
of  good  buff  selection.  Jobbers  are  selling  at 
3^c.  and  pay  ^c.  less. 

Skins — Pelts  are  alleged  to  be  much  too 
high  in  price  owing  to  the  low  price  of 
tanned  stock.  We  quote  lamb  skins  at  30c. 
and  pelts  at  25c. 

Wool — Is  coming  in  freely,  but  dealers 
claim  to  be  "  buying  it  in  the  dark,"  although 
they  have  been  paying  lower  prices  than 
was  ever  known  before  in  the  history  of  the 
trade.  The  prices  they  are  now  paying  are': 
Ordinary  combing,  17c.  ;  fine  clotl  ing  and 
down,  18  to  19c.  ;  rejections,  12  to  13c.  and 
unwashed,  10  to  1  ic. 

Tallow — Is  more  plentiful,  but  it  is 
arriving  in  bad  condition.  Dealers  are 
paying  4^  to  $%c.  and  selling  at  5X  to 
5tfc. 

PETROLEUM. 

Trade  remains  much  as  before.  We 
quote,  in  5  to  10  brl.  lots,  imperial  gallon, 
Toronto  :  Canadian,  12  to  I2^c.  ;  carbon 
safety,  15^  to  16c.  ;  Canadian  water  white, 
16  to  17c;  American  water  white,  18  to  19c; 
photogene,  20c. 

The  Petrolia  Advertiser  in  its  weekly 
report  says: — "  Petrolia  Crude  :  93  cents  per 
brl.  Oil  Springs  Crude  :  94K<-  per  brl. 
Refined,  5^  to  6)4  cents  in  bulk,  or  8^  to 
9  cents  in  barrels  in  car  lots  f.o.b.  here. 
The  crude  market  is  much  firmer,  although 
there  is  no  advance  in  the  price.  Oil  men 
are  anxiously  watching  developments  in 
Newfoundland,  whither  some  of  the  drillers 
have   gone  to  search  for   the  greasy  fluid." 
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MARKET    NOTES. 

The  foundry  of  the  Toronto  Radiator  Co. 
will  be  started  up  again  Monday. 

The  Metallic  Roofing  Co.  report  large 
shipments  of  the  "Hayes"  metal  lathing. 

H.  S.  Howland,  Sons  &  Co.  report  a  good 
demand  for  Rixford's  harvest  tools. 

The  scale  manufacturers  have  issued  a 
new  list  of  prices  and  discounts  this  week. 

The  McLaren  Co.  has  just  "belted  up" 
the  saw  mills  of  Rinkin  Bros.,  Dundas 
street,  Toronto,  recently  destroyed  by  fire. 

The  E.  R.  Burns  Saw  Co.,  Dundas  street, 
Toronto,  whose  premises  were  recently  de- 
stroyed by  fire,  has  started  up  again. 

Frankel  Bros,  are  now  handling  Southern 
pig  iron  and  have  been  successful  in  placing 
several  large  orders. 

M.  &  L.  Samuel,  Benjamin  &  Co.  desire 
to  specially  draw  the  attention  of  the  trade 
to  their  advertisement  re  "  Common  Sense  " 
binder  twine. 

The  Meta'lic  Roofing  Co.,  of  Toronto, 
have  secured  the  order  for  the  roofing  ma- 
terial for  the  Crossen  Car  Work's  new  build- 
ings at  Cobourg. 

H.  S.  Howland,  Sons  &  Co.  are  just  in  re- 
ceipt of  a  large  consignment  of  Seymour's 
and  He  nisch  shear.-,  and  are  now  in  a  position 
to  fill  all  back  orders. 

Frankel  Bros,  have  purchased  a  large 
number  of  various  sizes  of  boiler  tubes  which 
were  taken  from  a  sunken  vessel.  They  are 
all  in  good  condition. 

On  acco  jnt  of  a  shortness  in  the  supply  of 
coke  the  Gurney  Foundry  Co.  have  been 
compelled  to  run  short  handed,  but  expect 
to  be  in  full  blast  again  in  a  few  days. 

Booth  Copper  Co.  report  business  fair 
considering  the  hot  weather  we  are  having 
at  present.  They  have  made  several  good 
shipments  during  the  past  two  weeks. 

H.  D.  Simmons  reports  business  in  the 
belting  line  quiet  at  the  moment,  but  the 
spring  trade  was  the  best  they  ever  had. 
They  have  made  several  large  shipments 
recently. 

McClary  Mfg.  Co.  have  shipped  several 
carload  lots  of  stoves  recently,  one  going 
this  week  to  Renfrew.  These  are  all  shipped 
direct  from  the  factory  in  London.  They 
report  trade  quiet  except  in  preserving 
kettles,  which  are  moving  freely. 

The  Gurney  Scale  Co.,  Hamilton,  have 
just  issued  a  neat  72  page  catalogue  and 
price  list  of  their  scales.  It  is  well  illus- 
trated and  generally  well  gotten  up.  They 
have  issued  in  connection  with  this  a  price 
list  of  their  famous  "Champion''  scales; 
also  a  circular  giving  discounts  to  the  trade. 

Chas.  Boeckh&  Sons  have  just  sent  one  of 
their  representatives  to  Manitoba  and  the 
Northwest  with  a  full  line  of  samples.  They 
will  make  a  large  display  at  the  Toronto  In- 
dustrial Exhibition,  which  will  be  of  interest 
to  country  merchants.  "  Business,"  s.iys  Mr. 


RAZORS 


See  our  fully  warranted   German 
Hollow   Ground  Razors.       Fresh 
stock  just  received.      Good  assort- 
ment, low  price,  splendid  value. 

A.    C.    LESLIE    &    CO.  Montreal  and  Toronto. 


Our 

Specialty 


ET 


Our  Customers 
Need  fear  no 
Adulteration 


Every  barrel  guaranteed  !     We  are  headquarters  for  the  Pure  Article. 
Remember  these  facts  when  placing  your  orders. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W„  TORONTO 


BEST  ON  THE  MARKET. 


Manufactured  by 


Write  for  sample  cards  and  prices. 


The  James  Robertson  Co.  Ltd.,  Toronto 


Iiisten.. 


This  is  from  a 
Hardware    Merchant 


Dear  Sirs  : 

Before  handling  "Clauss"  Shears  and  Scissors 
my  tr?de  in  this  line  was  but  little.  I  now  sell  mote 
scissors  than  all  the  other  stores  in  this  place  put 
together.  Parties  come  to  my  stoie  for  your  goods 
who  have  never  been  here  before.  Am  making  new 
customers  for  myself  by  it.  Fill  enclosed  order  at 
once.  Most  truly, 


For  discounts 
.   .  .  write 


Clauss  Shear  Co.,  Toronto 
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MARKETS—  Continued 

Boeckh,  "is  picking  up  a  little  although  it 
is  rather  eirly  for  the  fall  trade." 

Gutta  Percha  &  Rubber  Co.  report  a 
lively  demand  for  their  "Red  Strip"  and 
"  Lion  Brand  "of  threshing  belts.  The  de- 
mand for  "  Lion  "  and  "  Kink  Proof"  garden 
hose  is  also  brisk. 

The  Montreal  Rolling  Mills  Co.  are  now 
selling  their  "  X.  L."  steel  horse  shoes  in 
assorted  kegs,  half  each  fore  and  hind. 
This  is  a  new  departure  for  the  firm. 
Hitherto,  if  a  purchaser  wanted  an  assort- 
ment he  had  to  buy  eight  kegs  in  order  to 
secure  what  he  wanted. 


UNITED  STATES  MARKETS. 

New  York,  July  27,  1894. 

PIG  Tin— With  London  prices  below 
those  cabled  on  Monday  afternoon 
and  small  dealings  there,  as  well  as 
in  the  local  market,  the  position  seemed  to 
have  been  more  or  less  encouraging  to  those 
operators  who  favor  the  bear  side  of  the 
market.  In  any  event,  it  was  easier  to  buy 
than  to  sellat  official  quotations,  and  there 
was  very  little  business  except  of  ordinary 
obbing  parcels,  the  most  of  which  went  at 
prices  unusually  close  to  the  official  quota- 
tions for  round  lots.  There  is  some  contest 
between  leading  operators  here  and  in  Lon- 
don that  has  some  beating  upon  values,  but 
the  market  suffers  chiefly  from  the  weight 
of  burdensome  supplies.  Spot  or  current 
month  delivery  could  have  been  secured  at 
19.85c.  net  cash  in  5-ton  or  larger  lots. 
Ordinary  small  jobbing  orders  were  filled  at 
19.00  to  19.  toe,  ex  store,  ordinary  terms. 

Copper — Small  orders  are  still  the  rule, 
and  there  are  comparatively  few  of  those. 
The  offering  is  somewhat  tame,  since  lead- 
ing Lake  Superior  producers  are  well  sold 
up,  and  others  apparently  disposed  to  hold 
back  as  much  as  pos-ible  for  a  better  mar- 
kef.  There  is,  however,  enough  copper  to 
go  around  and  to  prevent  any  decided 
change  in  values.  Current  quotations  are 
about  9  10  to  9.15c  for  Lake  Superior  ingot, 
8^  to  9c.  for  electrolytic  and  8/£  to  %%c. 
for  ordinary  casting  stock. 

PlG  Lead— On  the  spot  sales  were  made, 
to  a  limited  extent,  of  Western  desilverized 
at  3  65  to  3.70c,  and  those  figures  were  the 
ruling  rates  at  the  close.  Future  deliveries 
were  also  firmly  held,  with  3.50c  the  lowest 
that  sellers  would  name  for  August,  and  a 
lower  quotation  the  exception  on  later  de- 
liveries. There  was  not  a  great  deal  of 
business  here,  however,  and  the  strength  of 
the  market  seemed  to  have  been  due  in  a 
great  measure  to  late  curtailment  of  produc- 
tion and  tariff  uncertainty.  In  the  St.  Louis 
market  sales  were,  according  to  private  ad- 
vices, made  at  3.25c  St.  Louis  wire  to  the 
Metal  Exchange  was  raised  to  3.20c  The 
London  cable  was  ,£9  8s. 9d.  for  soft  Spanish. 

SPELTER — Single  car  load  lots  are  about 
all  that  are  being  handled  here  at  the  pre- 


sent time.  The  movement  in  these  is  mod- 
erate, and,  upon  the  whole,  the  market 
shows  easy  tone,  with  3.50  to  3.55c  appar- 
ently full  value  for  ordinary  Western  brands 
delivered  here  or  at  common  point.  St. 
Louis  wire  to  the  Metal  Exchange  was 
3.22>£c  London  cables  quoted  ^15  18s.  9d. 
for  good  merchant  brands. 

Antimony— A  small  business  is  passing 
and  the  demand  continues  slow.  Prices  are 
easy  at  8>£c  for  Hallett's  and  10c  for  Cook- 
son's,  on  the  spot. 

Tin  Plate— Dulness  is  still  the  promi- 
nent feature  of  the  market.  There  is  merely 
commonplace  buying  of  spot  goods  and 
orders  for  future  deliveries  are  compara- 
tively small. 

Iron  and  Steel— Nearly  all  branches 
of  the  market  remain  quiet  and  sympathize 
little  with  reported  freer  movement  in  some 
lines  in  Western  centres. 
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TALKS  WITH  RETAILERS. 

H,  trade  is  very  quiet  at  present 
except  in  binder  twine,  harvest 
tools  and  machine  oil,  which  are 
moving  very  freely,"  said  Mr.  Wilkins,  of 
Wilkins  &  Co.,  166-168  King  street  east. 
"The  hardware  trade  seems  to  be  about  the 
firmest  now  that  it  ever  was."  Upon  being 
asked  about  early  closing,  he  said  he  would 
far  rather  close  Wednesday  afternoon  if  the 
ethers  on  the  street  would. 

"There  is  nothing  startling  going  on," 
said  one  of  C.  P.  Godden's  clerks,  165  King 
street  east.  "  I  guess  there  is  no  danger  of 
anyone  running  short  of  stock  on  account  of 
the  rush  of  trade." 

"  I  am  too  busy  to  talk  to  you  to-day," 
said  F.  Meredith,  156  King  street  east. 
"  But  if  you  want  it  in  a  nut  shell,  trade  in 
binder  twine,  harvest  tools  and  machine  oil 
is  good.     All  other  lines  are  very  quiet." 

"  Trade  is  very  quiet  in  our  line,"  said  W. 
J.  Whitten,  173  King  street  east.  "There 
is  very  little  moving  except  binder  twine, 
and  there  is  not  money  enough  in  it  to  make 
it  worth  while  keeping.  As  to  early  closing,  I 
don't  think  it  would  do  about  the  market,  as 
the  farmers  are  always  around  it  till  between 
two  and  three  o'clock,  and  then  it  would  be 
too  late  to  go  anywhere  except  to  the 
Island." 

C.  F.  Moorhouse,  240  Queen  street  east, 
reports  business  brisk  in  the  fly  screen  line. 
"  In  (act,"  said  Mr.  Moorhouse,  "  I  have  had 
to  turn  away  orders  on  account  of  my  going 
to  the  Thousand  Islands  this  week.  The 
reason  of  the  popularity  of  these  screens  is 
their  durability,  theybeing  made  extra  strong 
by  a  metal ]plate  and  pin  at  each  corner." 
He  also  reports  his  trade  in  paints  and  oils 
brisk,  having  sold  this  spring  over  a  ton 
and  a  half  of  lead.  He  has  a  very  artistic 
display  of  hanging  lamps,  eirthenware  and 
cutlery  in  his  window.  Mr.  Moorhouse  is 
one  of  those  much  needed  but  scarce  mer- 


chants who  will  set  a  price  on  his  goods 
and  stick  to  it  even  at  the  cost  of  losing  a 
customer. 

"  Oh,  what  is  the  use?"  said  Mr.  Vokes, 
of  the  Vokes  Haidware  Co.,  when  our  re- 
porter asked  him  for  a  few  notes  on  trade. 
"Trade  notices  are  like  women's  gossip  to 
the  hardware  trade,  very  interesting,  but  of 
no  use."  Well,  we  agree  with  you  on  your 
first  point,  Mr.  Vokes,  but  we  can't  on  the 
second.  If  people  want  to  keep  up  to  the 
times  they  must  know  what  is  going  on 
about  them.  Mr.  Vokes  reports  business 
quiet,  but  after  standing  a  few  minutes  and 
counting  the  number  of  customers  that  came 
in,  the  reporter  came  to  the  conclusion  that 
it  was  the  liveliest  "quiet"  he  had  ever 
seen. 
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THE  WATCH  AS  A  CYCLOMETER. 

In  a  former  issue  reference  was  mide  to  a 
bicycle  watch  handled  by  Kice  Lewis  &Son, 
in  which  the  following  important  table  was 
omitted.     It  can  be  stuck  in  the  bicyclist's 


hat,  in  his  pocket-book, or  back  of  the  watch, 
m  iking  a  cyclometer  of  the  watch.  Time  in 
minutes  required  to  travel  one  mile  : 


PERSONAL  MENTION. 

W.  M.  Mooney,  representing  the  Canadian 
Horse  Nail  Co.,  Montreal,  was  in  Toronto 
this  week. 

Mr.  Ramsay,  of  the  Metallic  Roofing  Co., 
has  returned  from  an  extensive  and  profitable 
trip  West. 

J.  P.  Conklin,  of  Sanderson  Pearcy  & 
Co.,  is  a  lover  of  boating  at  all  times,  but 
the  pastime  has  peculiar  attractions  for  him 
just  now,  judging  from  his  indulgence  in  it. 

Among  the  outside  merchants  in  the  city 
during  the  week  were  :  M.  Robson,  Ayr  ; 
Mr.  Clark,  of  Clark  &  Henderson,  Niagara 
Falls;  C.  Shaw,  Kleinburg. 

H.  E.  Ralston,  of  Robt.  Ralston  &  Co., 
Hamilton,  Ont.,  left  for  Manitoba  and 
N.  W.  T.,  on  the  20th  inst.,  and  will  call  on 
the  grocery  and  hardware  trades. 
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Number  of  strokes  of  the  pedals  that  must 
be  given  every  1  5  seconds  to  travel  1  mile  in 
the  number  of  minutes  given  at  the  head  of 
table. 

THE  LINCOLN  SAW  SET. 

A  new  patent  saw  set  is  being  put  on  the 
market,  and  the  a'companying  cut  is  an 
illustration  of  it.  As  will  be  seen  from  the 
iu',  it  is  called  the  "  Lincoln,"  and   M.  &  L. 


HALF  HOLIDAYS. 

Some  of  our  retail  hardware  stores  in  the 
city  have  begun  taking  a  half  holiday  on 
Wednesday.  Would  it  not  be  more  satis- 
factoiy  if  they  would  all  do  so  during  the 
hot  weather?  Some  of  the  objections  are 
that  one  store  will  take  in  their  stock  from 
the  sidewalk,  put  up  their  window  grating 
and  then  do  all  the  business  they  can  till 
three  or  four  o'clock.  Another  objection  was 
the  farmers  calling  in  the  afternoon  to  get 
their  goods  that  are  ordered  in  the  morning. 
If  the  large  dry  goods  firms  can  close  their 
places  of  business  without  a  loss  to  them- 
selves, why  cannot  the  hardwaremen  ?  As 
soon  as  the  farmer  finds  out  that  hardware 
stores  are  all  closed,  which  they  all  will  in  a 
very  short  time,  he   will  do  all  his  shopping 


Samuel,  Benjamin  &  Co.  have  just  received  a 
shipment.  It  is  simple,  strong  and  efficient. 
Has  neither  screws  nor  springs  and  requires 
no  adjustment.  It  is  made  from  the  very  best 
quality  of  steel.  It  sets  the  points  only,  and 
the  manufacturers  guarantee  every  set  to  do 
its  work  perfectly.  The  square  block  has 
numbers  running  from  1  to  8,  is  reversible 
and  can  be  changed  to  suit  by  striking  the 
lower  end  of  the  stem.  It  can  be  made 
perfectly  solid  by  lightly  striking  the  top 
end  of  the  stem.  As  no  twomen  file  exactly 
alike,  it  will  sometimes  happen  that  a  saw 
may  be  filed  so  as  .not  to  suit  exactly  the 
foregoing  table  ;  but  the  careful  operator 
will  have  no  difficulty  in  finding  that  one  or 
other  of  the  eight  notches  will  fit  and  set  any 
and  every  style  of  tooth.  One  of  the  special 
advantages  claimed  for  the  "  Lincoln  "  is 
that  every  set  will  set  almost  every  variety 
of  tooth  made. 


before  one  p.m.  Being  naturally  an  early 
riser,  he  is  always  in  the  city  early  enough 
to  do  his  shopping  lh  the  forenoon.  A  Re- 
tail Hardwaremen's  Association  wou'd  help 
to  bring  about  the  desideratum. 


A  BICYCLE  WAREHOUSE. 

While  making  his  rounds  one  day  this 
week,  a  Hardware  reporter  called  in  A.  A. 
Allan  &  Co.'s  bicycle  department.  He  was 
shown  through  by  one  of  Mr.  Harvey's  assis- 
tant?. Near  the  door  stands  an  18-lb.  wheel, 
which,  they  claim,  is  plenty  strong  enough 
for  a  roadster.  This  wheel  is  a  beauty,  hav- 
ing very  light  tires,  neat,  narrow  handles, 
and  a  good  high  frame.  Passing  on  down 
the  aisle,  wheels  of  every  description  are  met 
with  made  by  the  "  Star  Mfg.  Co."  Special 
attention  is  now  paid  to  the  ladies  who  wish 
a  good,  high  grade  wheel  at   a  reasonable 


price.  These  wheels  are  supplied  with 
either  the  tangent  or  direct  spokes.  A  new 
feature  just  being  put  on  the  market  by  them 
is  their  patent  felt  pedals,  which  are  dust 
proof  and  much  lighter  than  the  rubber. 
These  are  made  by  the  Eadie  Mfg.  Co.,  of 
England.  Allan  &  Co.  have  just  received  a 
shipment  of  racing  handle  bars.  They  carry 
in  stock  a  full  assortment  of  bicycle  sundries. 
Catalogues  and  price  lists  may  be  had  by 
dropping  a  card  or  calling  at  above  address. 

BICYCLE  POLISH. 

Every  bicycle  rider  who  takes  an  interest 
in  his  machine  naturally  desires  to  have  it 
kept  clean  and  highly  polished.  This  can 
be  done  by  using  "  Glistening  Cream,"  which 
will  produce  a  very  high  finish  and  also  a 
polish  which  will  not  wear  off  anything  like 
as  quickly  as  other  preparations.  This 
"  Glistening  Cream,"  as  is  well  known,  is 
sold  throughout  the  country  at  25c.  a  bottle. 
And  in  this  connection  it  might  be  stated 
that  a  certain  bicyc'e  dealer  in  the  country 
knowing  the  merits  of  the  article  bought 
"Glistening  Cieim"  and  divided  each 
bottle  into  three  portions  and  re-sold  each 
one  of  these  portions  as  a  special  bicycle 
polish  at  25c.  In  other  words  he  got  75c. 
for  what  any  person  else  if  they  had  bought 
the  original  article  could  have  purchased  for 
25c. 


Calcined  Plaster.         Sewer  Pipes. 

Chimney  Linings  and  Tops. 

Mortar  Stans.  Fire  Bricks  and  Clay 

Enamelled  Porcelain  Sinks. 

English  and  Belgian  Portland  Cements 

and  General  Builders' 
and  Contractors'  Supplies. 


W.  McNally  &  Co. 

MONTREAL. 
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CLASSIFICATION  OF  EXPLOSIVES. 

IT  is,  perhaps,  not  surprising  that  the  lay 
mind  fails,  as  a  rule,  to  grasp  the  di>- 
tinctive  differences  between  combustion 
and  explosion,  says  Industries  and  Iron. 
The  argument  usually  turns  to  the  non-ex- 
plosive nature  of  some  well-known  sub- 
stance, such  as  coal  gas,  and  its  violent  de- 
structive character  when  mixed  with  air  and 
fired  by  the  application  of  a  flame.  From 
this  it  is  asserted  that  air  is  the  one  thing 
needful  to  cause  explosion.  The  evidence 
given  before  select  committees  dealing  with 
explosions  in  mines  also  shows  the  preval- 
ence of  this  general  belief.  The  fallacy 
creeps  in  by  deducing  a  law  from  specific 
cases  of  a  particular  class  and  ignoring  the 
large  number  of  other  instances  which  do 
not  tend  to  prove  what  it  is  desired  to 
assert.  The  middle  term  is  wanting,  and, 
therefore,  logically,  the  whole  statement  is 
valueless. 

Gunpowder  and  other  explosives  contain 
within  themselves  the  molecules  necessary, 
by  recombination,  to  liberate  large  quanti- 
ties of  gas  almost  instantaneously,  and  so 
give  rise  to  a  rapid  increase  of  pressure, 
thus  causing  an  "  explosion."  It  cannot  be 
said  to  this  day  that  the  cycle  of  changes 
brought  about  by  the  combustion  of  gun- 
powder is  thoroughly  understood.  The  ma- 
terials of  which  it  is  composed,  when  mixed 
together,  burn  with  considerable  vigor,  but 
cannot  rank  as  an  explosive  until  they  have 
been  thoroughly  incorporated,  and  are  con- 
fined. The  different  molecules  are  in  this 
way  brought  into  close  proximity,  and  each 
finds  a  neighbor  ready  and  willing  to  com- 
bine on  the  least  encouragement.  Gun- 
powder is,  however,  exceptionally  stable,  but 
ltjisa  somewhat  intractable  explosive,  violent 
and  uncertain  in  its  action,  and  the  rate  of 
the  explosion  cannot  be  held  under  sufficient 
control.  "  However  the  composition,  den- 
sity, or  s:ze  of  grain  be  altered,  gunpowder 
does  not  give  the  same  moderate  pressures 
that 'can  be  secured  from  smokeless  powders, 
although  these  are  essentially  unstable 
chemical  compounds  which  undergo  rapid 
decomposition  and  produce  only  permanent 
gases.  Such  powders  are  simply  violent 
explosives  toned  down  to  such  a  slow  rate  of 
decomposition  as  to  be  within  the  endurance- 
limit  of  the  metal  now  universally  employed 
in  the  construction  of  heavy  artillery." 

The  molecules  in  modern  explosives  are 
in  more  intimate  relationship  to  one  another 
than  they  are  in  gunpowder.  The  compon- 
ent atoms  are  held  together  by  attractions 
so  feeble  that  there  is  an  inherent  tendency 
to  rearrange  themselves  in  new  gaseous 
combinations.  In  doing  this  a  large  quan- 
tity of  gas,  usually  nitrogen,  is  evolved.  The 
difference  in  rate  of  combustion  in  gun- 
powder and  cordite,  the  two  typical  examples 
of  smoke-making  and  non-smoke-making 
explosives,  was  very  clearly  shown  in  a  paper 
read  by  Colon?!  Barker  before   the  United 


Service  Institution  a  year  or  two  ago.  In 
that  memoir  not  only  was  chemical  com- 
position dealt  with,  but  it  was  demonstrated 
that  mechanical  form  exercsed  a  ma'erial 
effect  in  determining  the  rate  of  combus- 
tion. By  increasing  the  area  of  the  powder 
pellet,  the  rate  at  which  the  explosion  took 
place,  and  consequently  the  maximum  and 
mean  pressures  in  the  breech  of  a  piece  of 
artillery,  could  be  modified  within  wide 
limits.  The  curve  of  pressures  for  each 
kind  of  explosive  and  for  each  form  was 
given,  and  indicated  directly  the  importance 
of  reducing  the  maximum  pressure  to  the 
lowest  possible  limits  without  sacrificing  the 
highest  attainabls  value  for  the  mean  pres- 
sure throughout  the  barrel  of  the  piece. 

W.  Lascelles-Scott  has  recently  written  a 
very  clear  exposition  of  the  different  kinds  of 
modern  explosives.  He  divides  modern 
explosive  agents  into  three  main  classes. 
These  are  :  Firstly,  nitre-cellulose  (gun- 
cotton),  nitroglycerine.  Secondly  (next  in 
importance),  picric  acid  and  its  alkaline 
salts  ;  fulminates  of  silver  and  mercury. 
Thirdly,  chloride  of  nitrogen  and  iodide  of 
nitrogen,  which  are  not  really  practical,  be- 
ing ultra-sensitive. 

To  the  last  class  maybe  added  NHCI2 
and  NHI2  The  first  class  contains  un- 
saturated oxygen  ;  the  molecules  can  com- 
bine with  those  of  carbon  and  hydrogen  in 
the  compound.  Some  of  these  materials  are 
incomplete,  and  do  not  explode  spontane- 
ously or  by  ordinary  methods  of  firing,  but 
contain  oxygen.  Examples  of  oxygenators 
are  chlorides  or  perchlondes  of  alkaline 
metal?,  nitrates,  nitrites,  chromates,  or  per- 
chromates,  permanganates,  and  peroxides 
of  barium  and  lead.  To  these  may  be  ad- 
ded nitric  acid  and  nitro-substituted  com- 
pounds, the  latter  representing  fluid  oxygen- 
ators. Nitrate  of  ammonia  (NH3  N03  )  is  a 
true  explosive  if  the  detonator  be  sufficiently 
powerful.  To  the  oxygenators  must  be  ad- 
ded combustibles.  These  supply  the  neces- 
sary carbon  or  hydrogen  with  which  the  free 
or  loosely-linked  oxygen  atoms  can  com- 
bine. The  combustibles  are  very  numerous, 
and  an  explosive  can  be  made  by  adding  a 
combustible  to  one  of  the  oxygenators,  the 
properties  of  the  explosive  depending  upon 
the  choice  of  the  two  agents.  A  quick-firing 
and  very  sensitive  composition  can  be  made 
in  this  way,  such  as  Peltier's  powder. 

We  next  have  to  consider  absorbers  or 
diluents  —  the  much-discussed  "taming 
agents"  of  which  so  much  was  heard  during 
the  coidite  case.  These  are  also  numerous. 
Any  fine,  dry,  neutral,  incombustible  powder 
may  be  pressed  into  service.  Kiese'guht  is 
a  favorite  material,  but  there  are  many 
others  of  equal  merit.  The  reverse  of  a 
taming  action  can  be  obtained  by  incorpor- 
ating explosive  ingredients  with  high  ex- 
plosives ;  in  this  way  the  effect  is  enhanced. 

In  1845-6  Schonbein  announced  the  dis- 
covery of  gun-cotton.  E.  O.  Brown  has  stated 


that  a  red-hot  poker  may  be  applied  to  wet 
gun-cotton  without  danger;  it  can  only  be 
fired  by  a  detonating  primer.  Gun-cotton 
(Ce  H7  3  (  N02  )  05  )  is  a  nitro  cellulose 
obtained  by  steeping  thoroughly  dried  cotton 
in  a  strong  mixture  of  nitric  and  sulphuric 
acids.  Sir  Frederick  Abel  adapted  a  pro- 
cess for  the  manufacture  of  gun  cotton,  and 
also  arranged  hydraulic  presses  by  which 
compressed  gun-cotton  is  sent  out  wet  or 
dry,  according  to  its  iniended  use.  Mr. 
Lascelles-Scott,  in  the  article  we  have  al- 
ready referred  to,  deals  with  dynamite,  blast- 
ing gelatine,  picrates  and  cordite.  He  then 
refers  to  the  difficulty  of  free  acid  in  gun- 
cotton.  Soluble  gun-cotton  is  easily  ignited: 
the  passage  of  a  mouse  through  the  soft, 
warm  mate  ial  has  been  kr.own  sufficient  to 
do  this.  The  old  standing  notion  that  dyna- 
mite explodes  downwards  is  well  explained 
by  some  experiments  quoted  by  Mr.  Las- 
celles  Scott,  in  which  the  small  quantity 
operated  upon  burnt  harmlessly  so  long  as 
no  restraining  influence  was  above  it. 
When,  however,  a  penny  was  laid  on  the  top 
of  the  gun-cotton  in  the  second  experiment, 
and  it  was  fired  by  a  single  shred  which 
had  been  left  for  the  purpase,  a  violent  ex- 
plosion took  place,  and  the  vessel  upon 
which  it  lay  was  utterly  scattered. 

We  might  refer  here  to  some  experiments 
by  Her  Majesty's  Inspectors  of  Explosives, 
the  details  of  which  are  given  in  their  15th 
Annual  Report,  undertaken  to  determine  the 
liability  of  cordite  to  explode  en  masse. 
These  illustrate  in  a  most  interesting  manner 
the  difference  which  mechanical  form  has 
upon  the  rapidity  of  combustion,  and,  there- 
fore, upon  the  force  of  the  coincident  ex- 
plosion. In  the  first  instance  a  service  case 
of  cordite,  containing  100  lbs.  of  the  coarse 
materia!,  was  surrounded  by  wood  and  shav- 
ings, which  were  set  fire  to.  The  substances 
burned  for  fifteen  minutes,  when  the  cordite 
in  the  case  ignited  and  burnt  with  a  great 
rush  of  most  brilliant  flame  for  about  four 
or  five  seconds.  Some  small  pieces  of  the 
burnt  wood  were  then  thrown  to  a  distance 
of  about  twelve  yards.  An  end  of  the  box 
was  expelled,  and  one  side  partially  forced 
out  in  the  same  way.  In  the  second  case 
the  conditions  of  the  first  were  repeated, 
but  fine,  instead  of  coarse,  cordite  was  tried. 
After  the  fire  had  been  burning  for  seven 
minutes,  the  cordite  caught  and  went  off 
with  a  dull,  muffled  burst,  which  nearly 
amounted  to  a  mild  explosion.  Other  trials 
have  been  made,  some  of  which  are  quoted 
in  the  memoir  by  Colonel  Barker,  to  which 
we  have  alluded. 

The  effect  of  vibration  upon  high  explo- 
sives has  received  some  attention,  but  we 
are  very  far  from  knowing  enough  about 
vibratory  disturbances  and  their  effects  to 
be  able  to  predict  the  results  likely  to  ensue 
under  any  given  circumstances.  Mr.  Lascel- 
les-Scott instances  some  tests  made  with 
fulminate  of  mercury  at  points  about  the 
critical    temperature     in    which     harmon    I 
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vibrations  were  the  cause  of  explos\on. 
Mercury  fulminate  heated  to  342°  Fahr.  ex- 
plodes, but  heated  to  335  it  is  not  affected 
in  this  manner.  It  may  be  raised  to  some- 
thing over  300'  F..  allowed  to  cool,  and  again 
raised  in  temperature,  and  still  no  effect 
takes  place  ;  but  if  it  be  maintained  at  3100 
Fahr.  or  320°  Fahr.,  and  certain  notes  on  a 
violin  or  cornet  be  played  in  the  vicinity,  it 
explodes  violently.  That  this  should  ex- 
plain some  of  the  accidents  which  have 
occurred  in  the  manufacture  of  high  explo- 
sives is  not  at  all  chimerical.  There  are 
analogous  instances  in  mechanics  where 
molecular  disturbances  have  produced  re- 
sults far  beyond  what  it  was  anticipated 
could  have  been  so  brought  about.  Although 
in  England  the  manufacture  of  our  service 
explosives  has  now  for  many  years  been 
carried  on  in  comparative  safety,  yet  it  does 
not  seem  as  if  sufficient  precautions  have 
always  been  taken  abroad,  as  disastrous  ex- 
plosions are  still  occasionally  reported. 
Even  in  this  country  the  recent  Waltham 
Abbey  accident  has  drawn  attention  to  the 
necessity  for  continual  supervision  and 
watchfulness,  if  the  public  are  to  be  assured 
of  the  safety  of  such  manufacturing  opera- 
tions. Mr.  Lascelles-Scott  concludes  his 
memoir  with  the  following  paragraph  : 
"  Nevertheless,  if  cordite,  for  instance,  were 
largely  employed  and  stored  in  India,  and  at 
a  certain  place  it  was  approaching  its  criti- 
cal tempetature  under  the  influence  of  the 
sun's  rays,  might  it  -not  chance  that  a  regi- 
mental band  as  they  passed  the  depot  would 
blow  themselves  to  atoms,  with  the  National 
Anthem  for  their  requiem  ?" 

The  "  aroma  "  of  a  magnetic  fluid  may 
have  an  influence  upon  explosives;  dynamos 
and  dynamite  are  best  kept  at  a  respectful 
distance  from  one  another.  It  may  be  that 
the  usual  design  of  magazines  of  one  size 
systematically  arranged  in  relation  to  one 
another  is  the  worst  possible  disposition  of 
store-houses,  as  they  are  "  harmonic "  to 
each  other,  and  an  explosion  in  one  will 
find  a  sympathetic  resonator  in  its  neighbor. 
Of  course,  by  keeping  cordite  and  the  like 
in  vacuo,  aerial  vibrations  would  be  isolated, 
and  danger  on  this  score  avoided. 


THE    CREDIT   QUESTION. 

A  WHOLESALE  merchant  who  served 
an   apprenticeship  of  five   years  on 
,  the   road  as  a  salesman  writes  Iron 
Age  as  follows  : 

Before  I  went  on  the  road  I  had  consider- 
able experience  at  the  desk  and  very  early 
discovered  how  very  indefinite  were  the 
agreements  about  payments.  I  had  not 
been  traveling  long — perhaps  it  was  my 
third  or  fourth  trip — when  I  saw  that  the  one 
person  in  the  whole  machinery  of  business 
who  was  most  interested  in  seeing  that  bills 
were  paid  promptly  was  the  traveling  man. 

This  was  for  two  reasons  :  If  the  customer 
was  too  far   behind,  the  house  did  not  want 
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to  add  to  his  account,  and  on  the  other  hand 
a  cautious  dealer  did  not  want  to  order  be- 
cause of  this.  Some  of  my  good  men  could 
not  pay  me  any  part  of  their  account,  and 
because  of  this  would  not  give  me  an  order. 
Others,  whose  ability  was  not  first-class,  I 
refused  to  sell  because  they  could  give  me 
•nothing  on  the  already  due  account. 

I  saw  that  it  was  decidedly  to  my  interest 
to  have  as  little  of  this  trouble  as  possible, 
and  I  began  to  push  collections  to  the  best 
of  my  ability.  If  a  man  could  not  pay  me  I 
asked  him  to  set  a  day  when  he  would  pay, 
impressing  him  that  I  had  to  make  report 
to  the  house,  and  that  his  promise  would  be 
noticed  and  a  remittance  expected. 

It  was  so  much  to  my  own  interest 
to  have  the  account  put  into  better  shape 
that  I  left  no  opening  by  which  he  could 
think  he  might  crawl  out  of  his  promise  if 
he  chose,  and  I  would  say,  "  If  you  are  not 
absolutely  sure  of  being  able  to  pay  on  that 
day  don't  say  you  will,  but  change  it." 

The  bookkeeper  was  instructed  to  take 
care  of  these  promises,  and  if  the  customers 
failed  to  meet  them  to  write  to  them  promptly 
and  also  report  to  me.  When  I  received 
such  notice  I  at  once  wrote  my  customer 
that  the  house  had  reported  to  me  his  fail- 
ure to  keep  his  promise  and  urging  him  to 
make  his  word  good.  After  awhile  I  got 
all  old  accounts  out  of  the  way,  and  had  as 
clean  a  set  of  books  as  one  could  wish  for. 
I  not  only  lost  no  trade  because  of  this,  but 
I  say  most  emphatically  that  it  was  one 
reason  of  my  success  on  the  road  and  of  my 
securing  many  an  order  because  the  retailer 
was  deeply  in  debt  to  other  houses.  Money 
that  ought  to  have  gone  to  them  had  been 
paid  to  me. 

The  average  traveling  man  thinks  he  is 
making  himself  and  his  house  "  solid  "  with 
the  retailer  when  he  treats  payments  of  bills 
as  of  no  consequence  whatever.  But  he  is 
only    laying  up   trouble  for    himself.     The 


man  who  keeps  his  accounts  well  collected 
wil1,  taking  a  period  of  three  years  as  a  test, 
sell  more  goods  and  meet  with  less  loss  than 
will  the  man  who  thinks  it  the  proper  caper 
to  talk  as  if  his  house  did  not  want  money 
and  the  customer  was  welcome  to  pay  when 
it  suited  himself. 


MAGNETISM  IN  THE  WRONG  PLACE 

The  recent  order  of  the  British  Admiralty 
whereby  sentries  are  forbidden  to  carry  side 
arms  when  on  duty  in  the  dynamo  flats  of 
her  Majesty's  ships  appears  to  be  due,  says 
an  English  journal,  to  some  experiments 
which  are  said  to  have  demonstrated  that 
bayonets  belonging  to  the  marines  have  be- 
come highly  magnetized  owing  to  close 
proximity  to  the  dynamos  employed  for 
lighting  purposes.  Both  magnetic  and 
electric  influences  may  easily  be  perverted, 
and  sometimes  with  startling  results.  Not 
long  ago  a  passenger  on  board  an  ocean 
steamer  folded  up  his  iron  deck  chair  before 
retiring,  and,  as  the  night  was  stormy,  left 
it  inside  the  pilot  house.  The  man  at  the 
wheel  presently  became  aware  of  something 
wrong  with  the  compass,  and  before  the  de- 
linquent deck  chair  was  pounced  on  the  ship 
was  half  an  hour  out  of  her  course.  An 
equally  well  authenticated  case  is  that  of  a 
learned  professor  who  took  his  head  student 
out  testing  one  day.  It  was  winter  time, 
and  as  a  cold  wind  blew  through  the  station, 
the  head  student  kept  on  his  hat  while  tak- 
ing insulation  readings.  The  result  showed 
an  unprecedented  degree  of  insulation,  one, 
in  fact,  greater  than  infinity,  and  the  pro- 
fessor, as  well  as  the  student,  was  amazed 
and  mystified.  The  former,  however  re- 
peated the  test  and  obtained  results  much 
less  creditable  to  the  firm  who  supplied  the 
cables,  but  still  very  good.  The  student  had 
ignored  the  fact  that  the  felt  hat  he  wore  was 
stiffened  with  a  steel  wire  in  the  brim. 
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IRON  TRADE  IN  THE  WEST. 

It  is  striking  proof  of  the  re  ilience  of  the 
country's  bu  iness  organism  that  one  week 
should  witness  an  almost  complete  paralysis 
of  transportation,  compelling  hundreds  of 
manufactories  to  stop,  while  the  next  is 
marked  by  a  complete  rising  of  the  embargo 
with  industries  resuming  on  every  hand. 
The  week  under  review  has  shown  a  general 
starting  up  of  iron  and  steel  plants,  not  only 
those  which   the  strike  had  closed,  but  those 


idle  on  account  of  the  scale  differences. 
Both  these  impediments  have  now  been  re- 
moved. There  remains  yet  the  handicap 
of  insufficient  coke  supply,  which  keeps 
furnaces  in  the  Mahoning  and  Shenango 
valleys  out  of  blast,  and  the  desperate  strike 
of  the  miners  of  Alabama  furnace  companies, 
which  has  silenced  about  half  of  the  furnace 
capacity  there.  The  increased  activity  of 
mills,  under  the  circumstances,  signifies  the 
working  up  of  accumulated  orders;  there  is  no 


development  in  the  week  indicating  a  re- 
vival of  demand.  Prices  in  all  departments 
of  the  market  are  steady.  The  stock  statis- 
tics show  that  the  lowest  point  in  year-;  has 
been  r  ached  in  coke  iron,  the  month  of  |une 
having  reduced  the  total  from  326,000  to 
254,000  tons.  The  impulse  to  all  depart- 
ments of  the  market  that  is  contingent  on 
definite  action  at  Washington  is  still  wanting, 
and  judging  from  latest  developments  may 
be  postponed  longer  than  has  been  generally 
counted  on.  —  Iron  Trade  Review. 
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Books  for  Retailers 

Published  for  the  good  of  the  trad?. 


Ideas  for  Hardware  Merchants 

As  its  name  implies  it  is  full  of  ideas 
for  the  retail  hardware  merchant. 

PRICE,  r>0  CENTS    Half  Price) 

Buying-,  Handling-  and  Selling  of  Tea 

Being    the    experience   of    the    most 
prominent  and  successful  merchants. 
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Pitfalls  of  the  Dry  Goods  Trade 

This  is  another  batch  of  Prize  Essays 
full  of  valuable  information. 

PRICE,   10  CENTS 

Sent,  postpaid,  on  receipt  of  price. 
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away.  In  the  ^^-'w  'fy-long  run  it  don't 
pay  a  merchant fy^*^ -..to  handle  goods 
that  are  not  sat-  ^/stl^  isfactory  to  his 
customers.  Jardine's  Patent  Tire  Upsetter 
is  reliable  and  durable,  and  moderate  in 
price. 
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SS.  SMOKELESS  POWDER 


Is  the  best;  it  does 
notcontain  anynitro 
glycerine,  and  is  not 

affected  by  the  heat  or  cold.  It  is  made  by  the  Smokek-ss  Powder  Company,  Limited, 
Dashwood  House,  New  Broad  Street,  London,  E.  C.  Works,  "  Barwick  Herts."  It 
is  used  by  sportsmen  all  over  the  Dominion.  One  firm  in  New  York  have  purchased 
forty  tons  within  the  last 
twelvemonths.  A  stock 
kept  at  Montreal. 
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^:r:e    totj    _a_   kickee? 

If  So,  Do  All  Your  Kicking  Before  Pay  Day 


POTATO  BUG  FINISH 


Many  dealers  are  now  kicking  themselves 

because  they  did  not  order  our 

when  they  had  a  chance  to  get  it.     Some  who  did  buy  it  are  kicking  themselves 

because  they  did  not  buy  more.     Nearly  all  have  lost  sales  by  not  having  enough 

to  supply  the  demand.     In  the  meantime,  while  the  bugs   are  kicking  with  the 

stomach  ache,  we  call  your  attention  to  our 

O^LOIIIsriEID     PLASTEE 
which  we  can  supply  to  all  poinis  west  of  Toronto  cheaper  than  any  other  manufac- 
turer.    We  can  sell  it  in  ten-barrel  lots  about  as  cheap  as  you  can  buy  by  the  car- 
load elsewheie. 

We  shall   offer  all  Alabastine   dealers  this  Fall  another  great  Money  Maker  and 


Trade  Catcher.     Our  genius  is  now  at  work. 

list,  because  you  will  get 
First-class  Goods, 
The  Best  Advertised  Goods, 
Liberal  Discounts  to  Quantity  Buyers, 


It  pays  to  have  your  name  on  our 

Goods  that  Draw  Your  Competitors' 

Customers, 
Always  at  Low  Prices  for  Prompt  Pay. 


THE   ALABASTINE   CO.,    Limited, 

PARIS,    ONT. 
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21   to  43  Richmond  St.,  Philadelphia,  Pa. 

Gr.  &  HI.  IBJ^IRlsriETT, 

MANUFACTURERS    OK 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles, 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  Lightning  Sawfiles. 

AND 

EVERY   OTHER    DESCRIPTION    OF  SAW  FILES. 
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BUSINESS  CHANGES. 

DI 1' 1- ICULTIES,  ASSIGNMENTS.COMPROMISES. 

L.  M.  Jacks,  general  merchant,  Caughna- 
waga,  Que.,  has  assigned. 

A  St.  Philippe  (Que.)  general  merchant, 
named  D.  Longtin,  has  assigned. 

J.  F.  Allen  &  Co.,  general  store,  Cople- 
ston,  have  assigned  to  C.  B.  Armstrong. 

T.  O'Connell,  general  merchant,  Digby, 
N.S.,  has  assigned  to  R.  G.  Monroe. 

Mrs.  John  W.  McLellan,  general  mer- 
chant, Strathlorne,  N.S.,  has  assigned. 

A.  J.  Fraser,  hardware,  Lachute,  Que.,  is 
liquidating. 

Moses  Snare,  boat' builder,  Brockville,  has 
assigned  to  Sheriff  Smart. 

The  Pennington  &  Baker  Seating  and 
School  Furniture  Co.,  of  Dundas,  has  as- 
signed. 

Robert  Moseley,  paint  manufacturer, 
Dartmouth,  N.S.,  has  assigned  real  and  per- 
sonal property  for  $1.07. 

George  Bevelockway,  general  merchant, 
Nanaimo,  B.C.,  is  offering  to  compromise  at 
50c.  on  the  dollar. 

A  meeting  of  the  creditors  of  Joseoh  Roy, 
plumber,  Montreal,  has  been  called  for  the 
2nd  prox. 

A.  I.  Gravel,  general  merchant,  Louise- 
ville,  Que.,  is  offering  to  compromise  at  60c. 
on  the  dollar. 

Jos.  Roy,  plumber,  681  St.  Lawrence 
street  Montreal,  has  assigned  on  demand  of 
R.  F.  Hurtubise,  liabilities  about  $3,1500; 
principal  creditors,  J.  &  H.  Taylor,  $849  ;  E. 

A.  Mann,  $634 ;  Toronto  Radiator  Co., 
$506. 

Joseph  Schaffer,  who  for  more  than  30 
years  has  carried  on  business  at  Paris,  has, 
on  account  of  several  suits  against  him,  been 
forced  to  place  his  affairs  in  the  hands  of 
Richard  Tew,  assignee,  of  Toronto.  Lia- 
bilities, $5,000.     Assets  between  $15,000  and 

$20,000 

T.  W.  Ness  &  Co.,  electric  supply  deal- 
ers, Montreal,  have  assigned  on  demand  of 

B.  &  S.  H.  Thompson,  liabilities  about  $40,- 
000.  Principal  creditors,  Interior  Conduit 
and  Insurance  Co.,  New  York,  $499;  B.  & 
S.  H.  Thompson,  $5,100  ;  E.  F.  Phillips 
Electric  Works,  $550  ;  Bishop  Gutta  Percha 
Co.,  New  York,  $2,019;  Consolidated  Elec- 
tric Storage  Co..  Boston,  $695  ;  Bundy 
Manufactuting  Co.,  Binghampton,  N.Y., 
$1,021  ;  R.  B.  Angus,  $600  ;  Reliance  Elec- 
tric Manufacturing  Co.,  Waterford,  Ont., 
$1,150;  Canadian  General  Electric  Co.,  To- 
ronto, $604 ;  Holtzer  Cabot  Electric  Co., 
Boston,  $531  ;  W.  T.  Ness,  Boston,  $1,557  ; 
James  Ness,  King,  Ont.,  $3,263  ;  David 
Spence,  Brantfo'd,  Ont.,  $500  ;  Merchants 
Bank  of  Canada  (indirect — partly  secured), 
$13,000. 

SALES    MADE    AND   PENDING. 

The  stock  of  church  ornaments  of  the  in- 
solvent estate  of  Frechon  &  Co.,  Montreal, 
has  been  sold  to  L.  E.  Desmarais  at  40c  on 
the  dollar.  The  stock  was  valued  at  $15,000. 


The  stock  of  Lambert  Leclaire,  plumber, 
Montreal,  is  to  be  sold  on  the  30. h  inst. 

The  stock  of  Frere,  Robert  &  Co.,  tinware, 
has  been  sold  at  45KC-  on  tne  dollar. 

The  general  stock  of  L.  M.  Jacks,  Caugh- 
nawaga,  Qa".,  is  to  be  sold  by  auction. 

PARTNERSHIPS    FORMED    AND     DISSOLVED. 

Potter  &  Hartney,  blacksmiths,  Egan- 
ville,  Que.,  have  dissolved. 

CHANGES. 

G.  R.  Woodburn  has  been  registered  pro- 
prietor of  the  firm  of  G.  R.  Woodburn  &  Co., 
plumbers,  Montreal. 

Marie  Louise  Gauthier  has  been  regis- 
tered proprietress  of  the  firm  of  M.  &  S. 
Remillard  &  Co.,  Three  Rivers,  Que. 

Mrs.  J.    A.    Stewart,    general  merchant, 
Constance,  Ont.,  has  sold  out  toT.  Andrew. 
FIRES. 

G.  H.  Labbe  &  Co.,  wholesale  furniture, 
Montreal  ;  burned  out. 

The  hardware  stock  of  L.  J.  Herard, 
Montreal,  has  been  partially  damaged  by 
fire  and  water. 

The  planing  mill  of  R.  H.  Armstrong, 
Fairville,  N.  B.,  has  been  destioyed  by  fire; 
no  insurance. 

The  Poitland    Cement  Co.,  Owen  Sound 
and  Shallow  Lake,  had   their   works  at  the 
latter  place  burned  Sunda>    last ;  loss  $50,- 
000,  which  is  coveied  by  insurance. 
DEATHS. 

T.  G.  Anderson,  general  merchant,  Arden 
Man.,  is  dead. 

Archibald  Campbell,  tinsmith,  New  market, 
is  dead. 

A    BUSINESS   FINDER. 

Cobwebs  :  How  do  you  find  business  ? 

Rustle  :  Advertise  for  it,  of  course. 

No  amount  of  argument  can  suppress  the 
fact  that  a  good  advertisement,  rightly 
placed,  is  a  business  finder  ;  and  when  trade 
is  slow  is  just  the  time  advertising  should 
be  pushed  in  the  most  careful  and  persistent 
manner  possible. — Exchange. 


The  astonishing  industry  and  persever- 
ance of  the  British  inventor  provides  in- 
creasing work  for  the  Patent  Office  from 
year  to  year,  and  supplies  it  with  a  financial 
surplus  which  promises  in  time  to  become 
somewhat  embarrassing,  says  Ironmonger. 
It  appears  from  the  annual  report  of  the 
Comptroller  of  Patents,  just  issued,  that  in 
1893  the  ^de  was  still  flowing.  In  that  year 
applications  were  made  for  more  than  25,000 
patents,  19,400  designs,  and  8,675  trade- 
marks. The  business  in  trade-marks  and 
designs  has  fallen  off  somewhat  of  late  years, 
but  the  patent  applications  may  be  said  to 
be  steadily  increasing  at  the  rate  of  about 
1,000  per  annum.  Tne  great  bulk  of  these 
applications  naturally  come  from  the  United 
Kingdom,  but  it  is  interesting  to  note  that 
nearly  10  per  cent,  represent  the  inventive 
enterprise  of  Americans  and  colonials,  while 
amongst  continental  inventors  the  largest 
patrons  of  our  Patent  Office  are  undoubtedly 
the  Germans. 


SITUATIONS  VACANT, 


HARDWARE     CLERKS— INCREASE    V 
COME  by  showing  The  Hardware  Dealer',  M  i 
zine  to  your    local   hardware    merchants   and    manufae- 
turers.     Subscription  $1. 00  a  year.    Liberal'COinm 
For  sample  copy,  terms,    etc.,   address    I  >.  T.  Mai  lei 
Publisher,  78  Reade  ft  ,  N.V 


Ontario  Nut  Works,  Pans 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of  Hot    Pressed 
Nuts,  Square  and  Hexagon 


Roofing  and  Building  Paper 

Tarred    Felt, 
Dry  and  Tarred  Sheeting 

Building  Paper, 
2  and  3  Ply  Ready  Roofing, 
Pitch,  etc., 

In  stock  here  for  the  convenience  of  the  Trade. 

Alex.  Me  Arthur  &  Co.,  Montreal 


H.    D.   SIMMONS  &  CO.,     £e^ntatives 

85  York  Street,  TORONTO. 

TELEPHONE    2164. 


OUR  SALES  OF 


"DURHAM 


"   Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 

"DURHAM"  Brand  outranks  all  other 
Try  it  and  be  convinced 


Sole  Consignees  for  Canada, 


MCRAE  &  CO.,  OTTAWA 

LIQUID 
GLUE 

IE    BEST. 


THE  ART  METROPOLE,  Agents. 

131  Yongre  Street,  TORONTO. 

1X7!) ESTABLISHED 18  79 

Essex  Handle  and  Wood-Turning  Works 


Next  in  importance  to  the 
Axe,  comes  the  Handle. 

Our  shaved  pattern  is  pronounced  hv  choppers  to  be 
just  right.       If  you  do  not  sell  them  it's  tin 

e   they  are  what   the  people  want  who   us. 

If  you  do  not  s;et  them  from  your  wholesale  nou 

"GARDNER   BROS.  &  CO.. 

Manufacturers  all  kinds  of  Handles  and  Wood  Turning 
ESSEX,    ONT. 
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HARDWARE. 


DowSWell  BROS. 

HAMILTON,  ONTARIO 


M  INl'KAC-TllRKRS    OF 


Clothes  Wringers,  Mangles, 
Churns,  Washing  Machines, 
and  Household  Specialties 


Prices  are  low  but  you  will  find 
our  goods  first-class.  Send  for 
Catalogue 


Eastern  Agents 


L. 


&  SON,  -  Montreal 


RAMSAY'S 

Pure  Lead 
Mixed  Paints 
Oil  Stains 

Varnishes 

ARE    AHEAD 

Parmenter  &  Bulloch 


Manufacturers  ot 


Rivets,  Burrs,  Wire  Nails 

Of  every  Description 

Carpenters'  Braces,  and  other  Hardware  lines. 

SPECIALTIES  : 

Tubular,  and  Bifurcated  or  Slotted  Rivets,  I  acing 
Studs,  Rubber  Arctic  a"nd  Leather  Shoe  Buckles,  and 
Shoe  Braces.  Write  for  Illustrated  Catalogue  and 
Pri<<-  List. 


Head  Office  and  Works:  QANANOQUE,  OHT. 

UKANCH   WAREHOUSE  : 

32  and  34  St.  Dizor  St.,  Montreal 

Pigou,  Wilks  &  Lawrence 

Limited. 

II  QUEEN  VICTORIA  ST.,    -    LONDON,  E.  C. 

Sole   makei s  ol  the 

"ALLIANCE" 

PRIZE  SPORTING  POWDER 

THE    TRADE    ONLY    SUPPLIED. 


LESSENED    DEMAND    FOR    RAILS. 

THE  following  figures  relating  to  the 
steel  rail  trade  are  interesting,  be- 
cause they  illustrate  in  a  striking  man- 
ner how  great  has  been  the  shrinkage  in  the 
demand  for  iron  and  steel  on  the  part  of  the 
railroads. 

Poor  as  was  last  year  for  the  rail  mills, 
this  year  is  even  worse.  During  the  first 
six  months  of  1893,  the  rail  shipments  were 
571,884  tons,  while  the  sales  aggregated 
745,191  tons.  During  the  first  half  of  the 
current  year  the  total  deliveries  were  only 
340,000  tons,  and  the  total  'ales  502,000 
tons.  Last  year  the  three  Western  mills, 
counting  Cambriaamong  them, shipped  323,- 
314  tons.  This  year  their  total  is  only  181,- 
000  tons,  and  curiously,  the  two  largest  de- 
livered practically  the  same  quantity,  85,000 
tons,  while  their  sales  were  nearly  alike, 
145,000  and  140,000.  The  largest  business 
was  done  by  the  Lackawanna  Co.,  which 
took  orders  aggregating  156,000  tons,  and 
shipped  over   I20,oootons. 

When  it  is  considered  that  the  normal  re- 
newal demand  of  the  railroads  of  this  coun- 
try must  be  900,000  to  1,000,000  tons  an- 
nually, the  restriction  in  the  requirements 
this  year  will  be  appreciated.  It  is  a  fact, 
too,  that  so  far  as  the  East  is  concerned,  the 
requirements  for  this  year  have  been  pretty 
well  covered,  and  that  the  natural  territory 
of  the  Eastern  mills  will  furnish  very  little 
more  work  this  year.  The  situation  is  pro- 
bably better  in  the  West.  Yet  one  great 
Southwestern  system,  which  has  a  contract 
for  50,000  tons  with  a  Western  mill,  has  not 
yet  drawn  upon  it  at  all. — Iron  Age. 


A  CONSPICUOUS  EXAMPLE. 

N.  Y.  Journal  of  Commerce  :  Not  a  ftw 
industries  which  are  exporting  their  products 
and  selling  them  in  competition  with  Euro- 
pean producers,  manifest,  through  their  man- 
agers, as  much  solicitude  lest  their  protec- 
tion by  tariff  in  the  home  market  should  be 
reduced  as  though  they  were  unable  to  meet 
European  prices.  If  the  statements  of 
George  Bruce  are  accurate,  the  White  Lead 
Trust  is  a  conspicuous  example  of  this. 
There  is  a  duty  of  two  cents  on  lead  and 
three  cents  on  white  lead,  but  the  duty  on 
lead  can  be  recovered  by  the  drawback  if  it 
is  exported.  That  is,  the  manufacturer  can 
make  for  the  foreign  trade  free  of  duty,  but 
for  the  domestic  trade  he  makes  under  a 
duty  of  two  cents  on  his  material  and  three 
cents  on  his  product.  The  cost  of  white  lead 
is  shown  in  detail  by  Mr.  Bruce  to  be  3.341 
cents  a  pound.  As  the  duty  on  the  lead  can 
be  recovered  through  the  drawback,  the 
White  Lead  Trust  can  sell  its  product  in 
England  profitably  for  three  cents  a  pound. 
But  at  the  same  time  it  gets  six  cents  from 
Americans,  because  the  tariff  shuts  out  for- 
eign competition,  and  the  Trust  has  elimin- 
ated domestic  competition. 


ADAM   HOPE 
&  CO., 

Offer  for  Sale  HAMILTON 
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"Pioneer"  and  "Sloss 

PIG    IRON 


These  are  fine  foundry  irons,  being  strong 

and  large  scrap  carriers. 
Also  all  the  well-known 

Scotch  Brands, 

Broken  Car  Wheels, 
and  Railway  Cast  Scrap. 

Canada  Iron  furnace  Co,,  Ltd, 

Manufacturers  of 

CHARCOAL   PIG   IRON 

MONTREAL. 

brand  "C.  I.  F."  WE  RIVERS 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO,  E.  DRUMMOND, 


Managing  Director  and  Treasurer 


PIRATES,,. 


Are  selling  Greens  under  many 
similar  names  tending  to  deceive 
the  public,  but  there  is  only  one 
original  and  reliable,  the  old  stand- 
ard in  the  United  States  and  Can- 
ada, and  that  is  ...  . 

John  Lucas  &  Co.'s 
Imperial  French  Green 


Horse  Glippers 

Gem  and  H,  Boker, 

FINEST  QUALITY 

New    Stock   Just   Arrived 


RICE  LEWIS  &  SON,  Ltd, 

TORONTO.   ONT, 


HARDWARE 


CANADA'S    LARGEST    MANUFACTURERS 


SAFFORD 


PATENT 


RADIATORS 


FOR 


Hot  Water  and  Steam  Heating 

Bolts 
Packing 
Leaky  Joints 

LARGEST  VARIETY  OF  STYLES 

BIGGEST  STOCK  IN  CANADA 
THE    TIRADE   ONLY    Supplied 


Sole   Manufacturers  and   Patentees 


THE 


Toronto  Radiator  Mfg.  Co. 


TOZROHSTTO,   OUSTT. 


8RANCH    HOUSES Montreal,    Quebec,   St.  John,   Hamilton,    Winnipeg,   and   Victoria,   B.C. 


The  Hardware  Trade 


Manilla 
Brown  Wrapping 
Hardware  Manilla 
Leather  Manilla 

Etc.,  Etc. 


Would  do  well  to  get  our 
quotations  on  paper  made 
specially  for  their  business. 
Prices  and  samples  sent 
on  application. 


«  E.  B.  EDDY 


(0. 


Hull,  Montreal,  Toronto, 
Quebec,  Hamilton,  Kingston, 
St.  John,  Halifax,  Winnipeg, 
Victoria,  St.  Johns,  Nfld. 
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HARDWARE. 


TELEPHONE    1780. 


J.  H.  FARR  &  CO.  mi'  FINE  VARNISHES 

Shellacs,  Japans,  Asohaltums,  Oil  Soap,   Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 
8  to   16    MORSE    STREET,        -         -        TORONTO,     ONT. 


For  Iron  Fencing 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


W.  &  Sr  BUTCHER,  Sheffield,  England,  Makers  for  over  ONE  HUNDRED  YEARS 

of  the    celebrated    "  WADE    &    BUTCHER "     Razors,    and    the    Original   Manufacturers 
of  Hollow  Ground  Razors,  can  with  confidence  highly        ^->.  ^r\  c-fnc-=3  /^n  kt?  r\  r->  -_~ 

recommend  their  goods  and  particularly  their  V2/  ^^C^^STS^lSsSSp^  ?&* 
Brand  as  being  the  most  perfect  Extra  Hollow  Ground  Razors  ever 
manufactured  and  especially  suited  for  the  use  of  Barbers  and  for  priv- 
ate use.  Genuine  Razors  are  marked  with  one  of  the  following  Corpor- 
ate Trade  marks  : 


OR 


WADE  &  BUTCHER, 
SHEFFIELD,  ENGLAND. 

@ym ^ 

JAMES  HUTTON  &  CO.,  Agents, 


OR 

FOR  SALE  BY  ALL  DEALERS  IN  HARDWARE,  CUTLERY  and  FANCY  GOODS 


Montreal 


CORHENT    ]WAKKET    QUOTATIONS 


METALS. 


Tin. 

Uaml)  and  Flag— 

56  and  28  lb  ingots,  per  lb  :.  *>,    21 
Straits "     •■■•  20.    21 

Tin  Plates—  Charcoal  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes $5  50  «5  75 

IX              "           6  75    7  00 

I.X.X..       "           8  00    8  25 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes  , 3  75    4  00 

IX  "             4  75    5  00 

IXX          V            5  75    6  00 

I.XXX.,     "             6  75    7  00 

D.C.,12iXl7         3  50    3  75 

DX           4  50    4  75 

D.X.X.        "            '1  75    5  00 

Note. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates— Bright 

Bessemer  Steel-- 

I.C.,  usual  sizes   3  do    ■■%  su 

I.C.,  special  sizes 3  60    3  75 

Charcoal  Plates—  Terne. 

Dean  or  J.Cr.  Grade— 

I  G  20  x  28,  112  sheets   . .     0  50    6  75 

I.X.  Terhe  Tin 8  75    9  00 

Old  process  I.C 13  00 

..    *       "      I.X 16  0t 

Charcoal  Tin  Boiler  Plates. 

Coo klev  Grade—  l'er  lb. 

X  X.",  14x56,  50  sheet  bxs  ) 

14x60,  "  >  6c,    6Jc 

l*x65,  ) 

Tinned  Plates 

72x30  up  to  24  gauge 61    6J 

26        "     6J     7 

28        "     7J     7J 

I  rou  and  Steel. 

Base  Price 
Common  liar,  per  100  lb    ..  *1  « 
Kenned      "„  ••     2  35    2  65 

Horse  Shoe  »  „  ..     g  |0    2  76 

Sa„"  '•  '  ..  2  25  2  30 
Mish  "  "  ..«00  4|5 
Sleigh  Shoe  Steel 2  50 


Tire  Steel    3  00  3  25 

Machinery 2  75  3  00 

Cast  Steel,  per  lb    0  10  0  14 

Russian  Sheet        "       0  10}  o  11 

Tank  Platesl-5  and  thicker  2  00  2  25 

Boiler  Rivets 4  50  5  00 

Boiler  Tubes. 


2-inch, 
-inch 


10}c 
13* 


Steel  Boiler  Plate. 

1  inch $2  45 

L«     "      2  35 

%      "      nd  thicker  2  25 

Sheet  Iron, 

8  to  20  gauge   2  50 

22  to  24       "      2  35 

26  "       2  45 

28  "      2  65 

Canada  Plates. 

Alldull 2  50    2  55 

4  polished 2  35    2  60 

All  Bright  2  85 

Iron  Pipe. 

Wrought  67}  to70  p.c. 
Galvanized,  45  to  50  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  571  p.c. 

Galvanized  Iron. 

Adams—  Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 44,  43 

26gauge,  "        4},  5 

28      "  "        5,    aj 

Gordon  Crown— 

16  to  24  gauge,  per  lb  41,  ■IJ 

26  gauge,  "  4J,  4} 

28      "  "  4|,  5 

Note— Cheaper  grades  about    i  cen 

per  lb  less. 

Chain. 


Proof  Coil,  3-16  inch,  per  lb 6    6  3-5 

i        " 

"       48    4} 

5-16" 

"       41     4) 

H       " 

"       41     4i 

"      3?    4 

7-16  " 

%      " 

"       38     Si 

%       " 

"      2j    3 

X       ' 

"       ....2  4-5    21 

German  coil,  per 

10(1  ft     ....   1  65    2  70 

Jack  chain,  iron, 

single,  per 

0  13    0  50 

nain,  double,  per  doz 

0  15     .... 

Jack  chain,  brass 

single,  per 

Copper — Ingot. 

English  B.  S  ton  lots  0  104  0  11 

Lake  Superior  0  10J  0  11 

Bolt  or  Bar. 

Cut  lengths,  round,  4  to  Jin.  $0  £0  $0  22 
"  round  &  square 

1  to  2  in 0  19    0  21 

Vote— Complete,  lengths  abou    If  teen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60   $0  14    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  141  0  161 

Note— Extra  for  tinning,    2  cents  pet 
pound,  and  tinning  and  half  planishing 
3  cents  per  pound. 
Planished  and  tinned,    14s 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 
4x6ft,  25to301bea,  perlb..  0  16    0  17 
35  to  45      "  "        ..0  14.'.  0  151 

"       50  lb  and  above  per  lb  0  14    0  144 
Boiler  d-  T.  K.  Pitts 

Plain  Tinned    perlb 0  19 

Spun  "  0  23 

Wire. 
Pure,  in  coils— 

From  1  to  20.gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  18  0  20 

27  to  30      "      ..  0  20  0  21 

"        30  and  up 0  23  0  26 

Sheets,  ham-rolled  2x4  ft. ..  0  21  0  23 

Zinc   Spelter. 

Foreign,  por  lb 0  044  0  04J 

Domostic    "      0  041  0  011 

Zinc  Sheet. 

5  cwt  casks 0  04}, 

Part  casks 0  05 

Lead. 

Imported  Pig.  perlb 0  2}    0  02J 

Domestic  "       0  02jJ 

liar,  1  pound 0  944 

Sheets,  24  lbs,  sq.  ft,  by  roll  0  04}  0  01$ 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  041  0  044 

Note — Cut  sheets  half  cont  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  par  lb  and  30  p.c. 
discount. 


Note— Cut  lengths,  net  price  ton  lots 
30  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  74c 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  131  C  14 

Standard  0  121  0  13 

Wire 0  17"  0  19 

Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  perlb  $0  104  0  11 

Other  makes  "     0    9J  0  10 

White  Lead. 

Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  cwt  4  50  4  75 

No.  1  Do "  4  50 

No.  2  Do "  4  25 

No.3  Do "  4  10 

Prepared  Paints. 

(In  1,  4  and  1  gallon  tins.) 

Pure,    per  gallon $105 

2ndqualities    "      090 

Barn  (in  bbls)  0  80      0  90 

Colors  in  Oil. 

(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     .0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green    0  09 

Chrome    "         0  08 

French  Imperial  Green 0  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.owt  1  35  1  40 
"       (J.F.L.S.)"        "  2  75 

"  Royal  "  •'  1  10  1  15 
Venetian  Red,  (best)  "  "  1  80  1  90 
English  Oxides  per  cwt  3  00  3  25 
American      "      >      „        „  „, 

Canadian     "J  1  25  1  90 

PariB   Green,  per  lb  0  15    0  16 

Burnt  Sienna,  pure,  per  lb  0  08J 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  rilack  "       0  09 

Chrome  Yellows  "      0  12 

"  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greens  "      0  12 

Golden  Ochre  0  03} 


HARDWARE 


Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  69 

Extra         '  "        0  90 

Brown  Japan  "        0  85 

Brown  Japan,  Turpentine  p.  gal.  0  85 
No.  1  Carriage  "        1  30 

Gold  Size  Japan       per  gal.  1  00    1  2') 
Pure  Orange  Shellac      "       1  95    2  05 

Hard  Oil  Finish       130 

Oil  Shellac 1  40 

White  Shellac 2  25 

Linseed  Oil  (in  bbls) 

Raw,    per  gal  0  E3    0  54 

Boiled        "       0  58    0  57 

Turpentine  (in  bbls; 

Selected  Packages, .per  gal    0  43    0  44 

Castor  Oil. 

Best,  per  lb 0  06g  0  OGJ 

Cod  Oil. 

Cod  Oil,  per  gal 0  50    0  51 

Glue  (in  bbls) 

Common,   0  07J  0  08 

French  medal 0  09i  0  (9} 

Cabinet,  sheet 0  11    o  12 

White, extra  0  16    0  18 

Gelatine   0  20    0  30 

Strip   0  16    0  18 

Coopers    ...- 0  19    0  20 

A  1  clear  0  09 

Liquid  Glue— F.  LePage's,  dis.  20  to 
25  per  ct.  off  list;  Munn's,  dis.  25  to  30 
per  cent,  oft  list. 


HARDWARE. 

A  in  m  unltion —  Cartridges . 

B.  B.  Caps,  50  and  5  per  cent. 

Kim  Fire  Pistol,  dis.40to  45  p.c.  Anier. 

Rim  Fire  Cartridges,  Dom.  50&5p.c. 

Rim  Fire,  Military,  net  list,  Amer. 

Central  Fire  Pistol  &  Rifle,  15  to  18  per 
cent.,  Amer. 

Central  Fire  Cartridges,  pistol  sizes, 
Dom.  30  per  cent. 

Central  Fire  Cartridges,  sporting 
and  military,  1  >  and  5  per  cent. 

Central  Fire,  Military  and  Sporting, 
Amer.  net  list.  13. B.  Caps,  discount 
45  p.c.    Amer. 

Loaded  and   empty  Shells,  "  Trap  " 
and  "  Dominion  '    grade,25  p.c 
Shot. 

Canadian,  common,  20  per  cent. 

Brass  Shot  Shells,  55  and  10  p  c. 

Primers,  30  per  cent. 

Wads. — Baldwin's. 

per  lb 

Best  thiok  white  felt  wadding, 
in  Jib.  bags 1  00 

Best  thick  brown  or  grey  felt 
wads,  in  J  lb.  bags  0  70 

Best  thick  white  card  wads,  in 
boxes  of  500  each,  12  and 
smaller    gauges 0  99 

Best  thick  white  card  wads,  in 
boxes  of  590  each,  10  gauge 0  35 

Best  thick  white  card  wads,  in 
boxes  of  500  boxes.  8  gauge 0  55 

Thin  card  wads  in  boxes  of  1000 
each,  12  and  smaller  gauges...    0  20 

Thin  card  wads  in  boxes  of  1000 
each,  10  gauge 0  25 

Thin  card  wads  in  boxes  of  1000 
each,  8  gauge 0  45 

Chemically  prepared  black  edge 
grey  cloth  wads,  in   boxes  of  p.  M 
250  each- 
Hand  smaller  gauge 0  65 

9  and  10  gauge 0  75 

7  anu  8  gauge 0  90 

5  and  6  gauge 1  10 

Superior  chemically  prepared 
pink  edge,  best  white  cloth 
wads,  in  boxes  of  250  each — 

11  and  smaller  gauge 1  15 

9  and  10  gauges 1  40 

7and8gauges 1  65 

and  6  gauges J  90 

Anvils 

Perlb 0  10    0  12} 

Anvil  and  Vice  combined 

each 4  50 

Augers. 

Gilmour's,  discount50  per  ^ent. 

Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole, Vaughan's,  each    1  35    1  60 

Excelsior,  Jennings',  discount  50  pei 
cent. 

Awls. 

Sewing  per  gross 0  65    159 

Pegging,  "  ...     0  65    1  25 

Brad,  ....     0  85     1  60 

"  handled  "        ...      3  60    7  3C 

Saddlers'  "         0  45    1  60 

Awl  Hafts. 

Patent  Peg,  per  gross 1  ?  25    g  no 

Sewing,  J 

Awl  and  Tool  Sets. 
Killar's  Falls,  perdoz....    2  80    8  30 

box 6  00  12  00 


Axle  Grease. 

Per  gross  7  00  13  00 

Hath  Tubs. 

Zinc  discount 4  00    4  25 

Copper,  discount,  50  p.c.  off  Revised 

list. 
Steel  Clad  20  p.c.  dis. 

Bells—  Hani, 
Brass,   60    to  66§. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 

Cow. 
American  uiake.discoun  t  60to60  and 

5  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American, eacn 2  00    5  00 

House 
American, per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz     3  35    4  75 

Moulders'     "      7  50  10  00 

Blacksmiths'   discount   35,40  percent 
Belting;. 

Agricultural,  50  per  cent. 
No.  1,  leather  dis.  40  &5  p.c.  to 45  p.c. 
Best,  ditto,  30  to  33J  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits— .duffer. 

Gilmour's  dis  60  per  cent. 
Excelsior,  discount  60  percent. 
Rockford  Common,  65  to  65  and  5  p.c. 

"        Perfection,  50  and  10  per  c. 
Jenuing's  Gen,  net  list  to  5  p.  cent  dis 

Car. 
Gilmour's,  47}  to  50  percent 

Expansive 
Clark's.  15  per  cent. 
Excelsior,  10  percent. 
Gimlet 

Clark's,         per  doz 0  65    0  90 

Diamond,  Shell  "       100    150 

Nail  and  Spike,  per  gross    2  25    5  20 

Blacking-,  (Catchpole's). 

No.  1,  Egyptian  Blacking 9  00 

"2,  "  "  4  50 

Blind  Rollers. 

Annex    per  doz.     1  25  1  76 

Mascot    "  1  35  1  85 

Erminie  "  1  12  1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  70  and  .10  p.c. 
Tire,  dis  60  to  60  and  10  per  cent 
Stove,  dis., 60  and  10  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  70  to  70  and  10  per  cent 

Boring;  Machines. 

Complete,  with  Augers,  ea.    5  00    7  5C 

Braces. 

Barber's   6  00    7  T5 

Barber's  Ratchet 10  00  11  00 

Farmers' 2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 

Japanned  Canadian,  per 

doz.  pairs 0  50     3  40 

Berlin  Bronze  Cana'n   0  85    3  20 

Broilers. 
Light,  dis. 65  to  87 J  per  cent. 
Reversible,  dis.,  65  to  67 J  per  cent. 
Vegetable,  per  doz.,  dis.  37 J  per  cent 

Henis,  No.  8        "       6  00 

"     No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz    500    4    23 

Butts— Brass. 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  And  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  65  &  10  to  70  and  5  p.c. 
Loose  Pins,  "    65  &  10  to  70  and  5  p.c. 
Berlin  Bronzed,  dis.  70.  70  and  5  per 

cent. 
Gen  Bronzed, perpair  0  40    0  65 

Can  Openers. 

Acme,  per  gross   9  00    10  00 

Sardin    Scissors,  per  doz.    3  75      4  50 
Card. 

Horse,  per  doz 0  60    100 

Carpet  Stretchers. 

American.per  doz 100    150 

Bullards  "      6  50     .... 


Carpet  Sweepers. 

Bissell,  per  doz 22  50 

World  '  21  75 

Daisy,  "         24  0(1 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "       30  00    33  00 

Cartridges — See  Ammunition . 
Castors, 
Bed,  new   list,  dis.  50pc.  )  to  50  i»nd  5 
Plate  dis.50pc   f     percent. 

Cattle  Leaders. 

No  31  and  32,  per  gross 8  50  1125 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  ]   10 

QueenBton      "  1  10 

Napanee  "  1  10 

Chalk. 
Carpenters'  Colored,  per 

gross  0  45    0  75 

White,  lump,  per  cwt   0  6"    0  65 

Red 0  05    0  06 

Crayon,  pBr  gross   0  14    0  18 

Chisels — Socket,  Framing  and  Firmer 
American, dis  70  and  10  per  cent . 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85     4  00 

Churns 
Daisy  or  Leader,    dis.    from   factory 

60  and  2V4  percent.  From  stock  60 

per  cent. 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.O   135 

"  No    2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60}  to  65  p.c. 
Cradles,  Grain. 
Canadian,  discount  25  to  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list; 

dis.  40  per  cent. 
Hart  Mfg.  Co.,  (boltdies)  (Amer.  list) 
dis.  26  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz 0  88    160 

English,     "        2  00    4  00 

Draw  Knives. 
American,  dis.  70  and  10  p.c. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  per  doz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37J  to  40  per  cent. 
Standard,  dis.  47}  to  50  p.  c. 

Elbows— Move  Pipe 
$1.00  to  $1.65  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30    Obi 

Wine,  per  doz   130    2  25 

Star,  "  2  80    3  90 

FennsCorkstops,  No  2p.doz 170 

Petroleum,  per  doz 4  50    6  50 

Files  and  Rasps. 
Kearney  &  Foote's  discount  Am.  List 

57 J  to  60  per  cent. 
Black  Diamond,  50  &  5  per  cent.  dis. 

to  50  and  7}  Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent.  ■ 

Toronto  File  Co.,  50  and  10  to  60  p.c. 

Amer.  list 
Jowitt's, dis.  Can.  list,  25pc.  to  27}  p.c. 
Globe  File  Co.'s  disc.  60  per  cent. 
Horse    Rasps,  Kearney  &  Foote's  dis 

Am  list,  50  p.c.  to  50  and  10  p.c. 
Horse  Rasps,  dis.  45  p.c.  Amer.Hellers 
Horse  Rasps,  Spencer's,  dis.  Can.  list 

40  p.c. 
Horse  Rasps,  Toronto  FileCo.,  50  and 
10  p.c,  Amer.  list. 

Fluting  Machines. 

Each 0  60     2  00 

Forks. 
Hay, Manure,  etc,dis.40  to  45  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  57}  to  60  per  cent. 
Shepard's     Lightning,  dis.  50   to   50 
and  10  p.c. 

Fruit  Presses. 

Henis',  per  doz  3  25    3  50 

Enterprise,  discount  10  p.c. 
Shepard's  Queen  City,  dis.  15  p.c: 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  etc. 

Stanley's,  dis. 50,  55 p.  c. 

Wire  Gauges 

Winn's  Nos.26to33,  each    165    2  40 


Glass.—  Window. 


Box 

Price. 

Doi 

St 

ir. 

Diais 

Size 

Per 

Per 

Per 

United 

50  ft 

100  ft. 

50  ft.  100 

inches 

16  to  25 

1  20-25 

2  40 

1  75       .... 

26  to  40 

1  40 

2  70 

2  00 

4  1  to  50 

2  90 

....       4  50 

57  to  60 

3  20 

...      5  <>o 

61  to  70 

3  50 

...       5  50 

71  to  80 

4  10 

6  25 

81  to  85 

4  50 

...       7  00 

86  to  90 

...       8  00 

91  to  95 

...       9  (0 

96  to  100 

...     10  00 

Pilkinglon. 
Ordinary. 

1st  break $2  70 

2nd      "        2  90 

3rd       "        3  in 

4th       "         3411 

5th        "        3  65 

6th        "         4  15 

7th        "        4  05 

Picture  Glass 
Pilkington's  ordinary. 

1st  break    440 

2nd      "        4  to 

3rd      "        5  40 

4th       "        590 

5th       "        6  50 

Hth       "        fi  90 

7th       "         7  70 

Gas  Fittings  and  Staple  Brackets. 

Jas.  Barwell,  Toronto— Dis.  20  to  25  p. 
c,  free  of  du*y.  Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each   030 

Enamelled"      0  55    ...... 

Grindstone  Fixtures. 

P.  S.  <fc  W.,  per  doz  ..."...      3  83    4  25 

Hammers — Nail. 

Maydole's    net  list  to  5  per  cent,  dis 
Can.  discount  25  to  27}  p.c 
Tack. 

Magnetic,  per  doz  110    150 

Sledge 

Canadian,  perlb 0  12*  0  is 

Ball  Pean. 
English  and  Can.,  perlb       0  25    030 

Handles. 

Axe        per  doz 00    3  50 

Store  door    "     100    180 

Chest,  per  doz  pairs  040    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer   "         325    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork . 
C.  &  B., discount  35  per  cent,  to  40  p.c. 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.c 

Saw. 

American,  per  doz  1  00    125 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz  0  50    0  8C 

Cross  Cut  Saw. 
Canadian  per  pair 0  18    0  26 

Hangers. 

Door  4  and  5  inch,  perpair    9  40    0  80 
Lanes,  50  to  50  and  5  p.c. 

Hatchets. 

Can.,  dis  40  to  42}  p  c. 
Hinges. 
Blind,  Parker's, dis.  60  to 60  and  10  p  c 
"       hepard's  Noiseless,  dis. 60  pc 
11    Buffalo,  dis  60  to  70  pc 
Light  T  and  strap, dis  65  to  70  p.c 

Heavy,  per  lb 03  3-5    0  04} 

Screw  hook  and  hinge — 

6  to  10  in.,  per  set 0  00    0  03 J 

12  up  "        0  CO    0  02| 

Per  doz.  set 

Screw,  Eureka 1  13    1  80 

Gate,  Clark's 150    2  20 

"       Shepard's,  dis  50  to  60  p.c 

l'er  doz.  pairs 

Spring    135    140 

"    Shepard's  Samson  1  75    1  90 
Hoes. 

Garden,  Mor  ar,  etc., discount  40  to 

45  per  cent. 
Planter  doz 4  00    5  0i. 

Hooks—  Cast  Iron 

BirdCage,    perdoz 0  50  1  it 

Clothes  Line,    "        0  2" 

Harness,             "       0  72  0  88 

Hat  and  Coat,  per  gross      100  3  00 

Chandelier   perdoz 0  50  1  00 

Wrought  Iron. 

Wrought  Hooks  and  Staples,  Can. 

dis.  40  and  5  to  40and  10  per  ':ent. 


28 


HAKDWAHh. 


Wrought  Hooks  and  Staples,  Atner 
dis.  75  and  10  to  80  per  cent. 
Wire. 
Hat  and  Coat.dis.  55  to  60  p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng..  dis.  60  per  cent. 

Horse  Nails 
Canadian,  dis.    60  to  60  and  2$  p.c. 
Horse  Shoes. 

F.O  B.  Toronto  &  Hamilton 33  SO 

Snow,        "  "  ...     3  90 

F.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  Picks. 

Star,  per  doz 3  00   3  25 

Kettles. 
Brass  spun,  7$  per  cent. dis.  off  now 

list. 
Copper,  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 
<Vnierican,60  and  10  to 65  and  5  p.c. 

Keys 
Lock,  Can, dis  50 p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am  per  gross 1  60     4  73 

Knobs. 
Door,  japanned,  and  N.  P.,  85  to  3  !)0 

per  doz. 
Bronze,  Berlin,  per  doz   ..     2  75    3  25 
Bronze  Gem,        "        ....    6  00    9  00 
Sava  "         ■  ■-•     8  75  10  00 

Snutter    porcelain,  F  & 

fj   screw,  per  gross 8130    4  00 

Knives. 
Clauss,  bread  cake  and  paring  knives 
$7.20  per  doz.  nett. 
Ladles. 

Melting,  per  doz 170     4  50 

Lemou  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  1  87     3  85 

King,  wood,  2  75    2  90 

•<       glass  '  4  00    4  50 

All  glass,  '  1  20    1  30 

Lines. 

Pish,    pergro-ss  105    2  50 

Chalk.  "  1  90    7  40 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &  Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,  40  to  42J  p.c. 

Padlock. 
English  and  Am.  pir  doz        50    6  00 
Scandinavian,  "  1  00    2  40 

Eagle,  dis.  percent, 15  to  17$  pc. 

Mallets. 

Tinvimiths',  per  doz    125    150 

Carp't'rs',  hickory      "  1  25    3  75 

Lignum  Vita,  "  3  85    5  00 

Caulking, each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis     00  to  25 
per  cent.  dis. 

Home,  each 

Mincing  Kuives. 

American,  per  doz  42    2  35 

Molasses  Gates. 
Jtebbin's  Patent,  dis.  percent,  65  to 
70  to  70.10  per  cert 

Kails. 
Cut  Nails(Iron) 

1.  Either     Canada      or     American 

Pattern. 

Basis— 50  to  60  dy 185    190 

40dy 1  90    1  95 

30  dy 1  95    2  00 

20,  16&12dv....     2  00    2  05 

10  dy 2  05     2  10 

8&9dy 2  10     2  15 

6&7  dy t  25    2  30 

2.  Amer.  Pattern  Only 

from  4  to5dy  ..     2  35    2  40 
3dy.(lath) 2  85    2  90 

3.  Canada  Pattern  Only 

from  4to5dy  ..     2  So    2  40 

3  dy.  (lath) 2  75    2  80 

3dy.  A.P.  Fine      3  45    3  50 
Cut  N ails l  steel)  Add  10c.  to  the  prices 

in  list  for  iron  nails. 
Wire  Nails,    75,   1U  and  5  per  cent  ; 
3  per  cent,  cash  delivered  in  lots 
of  10  kegs  or  more. 
Brads  &  Moulding  Nails.    75, 10  and 
5  per  cent,  from  new  list. 
Nail  Puller;.. 
Herman  &  American....     1  85    3  50 
Nail  Sets. 

pur  Kross 
Square,  round  and  octa- 

Von      S  38     1  00 

Diamond 12  00  15  00 

Netting. 
Poultry,  65  to  63  and  5  per  cent. 

Oil. 
Canada  Refined  Oil  (Toronto)  14       15 

Carbon  Safety     ••     0  W        18 

Canada  WW"      0  20    0  22 

American  W.W."    ■   •■••    0  96 

S    K.Seal pergal0b3    0  65 


Oilers. 
McClary's  Galvan.  Iron 

Oil    Can,    with    Pump, 

per  doz 1 9  50 

Zinc  and   Tin,  dis.   50,  50  and  10. 

Copper,  per  doz 125    3  50 

Brass,  "       I  50    3  50 

Malleable  i  dis    2.5  per  ct. 

Pails. 
Galvanised,  per  doz  2  25    3  30 

Pencils. 

3-ixon's,  per  gross 100    4  25 

"       Carpenter 2  25    3  60 

Par  doz 6  00    9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent    American  dis. 57$ 
Wood,  fancy  Canadian, or  American 

35  to  37$  per  cent. 

Bailey's(Ktar.  R  &  L.Co.)42$  to  45 p.c 

Miscellaneous,  dis.  15  to  17$  per  cent 

Bailey'sVictor.dis  15  to  17$  percent 

Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.  dis 

37$,  40  p   c. 
Button's  Imitation,    per 

doz 5  00    9  00 

German,  per  dcz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  and  10  p.  c. 
Poppers. 

Corn, square,  per  doz 1  35    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys 

Hothouse,  perdoz 55    100 

Axle 22        33 

Screw  27    100 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  57$  to 

60  per  cent. 
Pitcher  Spout,  65  to  67$  p.c 
Canadian  Cistern  60  to  62$  p.  c.from 

factory. 
Canadian  Pitcher  Spout  67$  to  70  p.  c. 
from  factory. 

Punches 

Saddler's,     perdoz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  perinch     100 

Putty 

Bladder,  per  100  lbs 1J        2 

Tins,  lbs   2  50     2  75 

Rail. 

Barn  Door,  per  foot 3  3$ 

Sliding  Door,        "      3J        3J 

Lanes,  3|  to  4c.  ft. 

Rakes. 

Cast  Steel  and  Malleable  Canadian 

list  dis.  40  to  45  percent. 

Razors. 

Boker's,  perdoz    7  50  1100 

Wade  &  Butcher's      "         3  60  10  00 

Razor  Strops'. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent   cash  30  days. 
Copper  Rivets,  dis.  50  percent. 
Iron  "  "    55  and  10  p.c. 

Tinned  and  Black  Rivets,  55  &  10  p  c. 
Burrs,  Iron,  60  and  10 
Terms,  4  mos.  or  3  p.c.  cash  30  days 
Rivet  Sets. 
Canadian  dis.  30,  35  per  c. 
Rope 

Peril.. 
Sisal.    Manilla. 
7-16  in.  and  larger..      7$  ...        9; 

H,5-16,  &  in 8  ...        10 

Cotton,  per  lb 18        20 

New  Zealand ...        8$         9 

Russia  Deep  Sea,  per  lb.         12*      13$ 

Jute    "     ...       06J      07$ 

Rules. 
Boxwood,  dis.  80  to  80  &  10  p.c. 
Ivory,  dis  37$  to  40  percent 

Sad  Irons. 

Mrs.  Potts,  per  set       75       80 

"  N     P.  '  1  00    1  05 

Sad  Heaters. 

Dome, Shepard's, per  doz    4  75    5  00 

Sand  and  Emery  Payer. 
B.&  A.,  sand,  40  and  5to  45  per  cent. 

Emery,  per  quire 55.      90 

Sash  Cord 

Perlb 22        50 

Sash  Locks. 
Triumph  and  Morris, dis  37$,  40ptr 
cent. 

Kempshell's  dis.  40,  62$  per  cent. 
Canadian,  dis.  45,50  p.  c 
Sash   Weights. 

Seotional,  perlb ij 

Saws. 
Hand,  Disston's,  dis   15  p.  c. 
S.  &  D  ,  dis.  35  percent,  to  40  p  0 
Cross  Cut,  Disston's,  per  ft.  35  to  55 


S  ft  D   dis.   35  pc.  on  Nos   2  ami  3. 

Hack, complete,  each 75    2  75 

"       frame    only  75 

Saw  Sets. 

Perdoz 165    9  00 

Scales. 
Canadian  List,  dis.  40to40  andSp.c. 

Scale  Beams. 
Canadian,  B   S.  &  M.  dis.  40  p.  c. 
Scrapers. 

Box,    perdoz   2  10    4  50 

Foot,       "  40    3  50 

Screens. 
Window,  patent,  perdoz    3  50    4  50 

Door,  per  doz 10  76 

Screw  Drivers. 

Sargent's,  perdoz 65    4  00 

Screws. 
Wood,  F.  H.,  Iron,  and  Steel,   80  per 

cent.,  dis. 
Wood,  R.H.      "        75  per  cent.  dis. 
"      F.  H.  Brass77$ 
•'      R.  H  72$       " 

Diamond    Point  wood    screw   nails 
bright,  dis.  77$  and  20  per  cent . 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Disco unt40  to 45  percent. 
Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  iapanned,  dis. 75  per  cei.e 
B.  &  W.  N.  P  ,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
.-Etna,  dis.  75  @  to  75  and  10  percent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"        N.P„  70  per  cent. 
Clauss   Full  nickel,  60  p.c.  off 

"      Japanned  handles,  7u  p.  c.  off. 
Sheaves 
Sliding  Door,  per  set    ...        77    140 

Shovels  and  Spades 
Canadian,  dis.  40  special  k  rands  net 
price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  d  isc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz    1  15    1  35 
tinned,  1  35    1  60 

Tin  Rim,  "  "  2  30    2  45 

"  black,       "  1  80    2  25 

Snaps 
Harness,  Garman,  dis  35  per  cent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  J  or  Vi  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Per  lb 0  28    0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Snaves. 

Wood,  English  180    5  00 

Iron,  American  135    2  35 

Spoons  and  Forks. 

TeaSpoons  porgross    7  50    12  00 

Dessert  "       ....  '         21  00  

Table        "       ....  "  30  00    30  00 

Dessert  Forks...         "         24  00  

Medium     "      -         "         27  00  

Table  "       ••         '"         36  00  

Squares. 

Iron,  per  doz  1  66    2  90 

Steel,  dis.  80  and  5  to  80  and  7tf  p.c. 
Try  aud  bevel,  dis.  50  to  52$  percent 

Staples. 
Fence,  galvanized,  per  lb  3$ 

Wrought  Iron,    dis.  80  to  80  &  5  p.  c. 
Stocks  and  Dies,  Amer.   dis.  25  per 
cent.  ,        ,   , 

Stove   Polish,  (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz 1  76 

No  1,  Stove  Paste,  per  gross S  00 

-2        "  ' 4  80 

Stone. 

Washita,  perlb 0  25       50 

Hindostan,  per  lb 0  06       07 

Slips,  per  lb  9 

Labrador,    perlb 013 

Axe,   "        0  15 

Turkey  '       °  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  perton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut, Carpet  Blued, gimp,  60  per  cent 

"  tinned,  dis.  70  per  cent. 

Swedes' iron,  blued  ortinned,  dis.  50 

per  cent. 
Upholsterers"  dis.  50  percent. 
Copper  Nails, dis.  62$  per  cent. 

"      Tacks,  45  per  cent. 
Clout  Nails,  dis.  80  to  67$  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  60  to  tib  per  cent. 
Trunk  Tacks,  dis.   57$  per  cent. 
Chanuol  nails  5c.  lb.  otl  list 
Trunk  Tacks,  tinned,  62K   p 


Cigar  Box  Nails,  dis.  45  percent' 
ShoeFinders'TaoKS,5o  per  cent.- 
Shoe  Nails,  Hungarian  Nails,  etc., 37$ 
per  cent. 

Tape  Lines.. 
English, assskin  perdoz.  $2  75  $5  50 
English  Pat.  Leather  ....  5  50  9  75 
Chesterman's,  each....  0  90  2  85 
steel. each  .  0  80  8  00 
Thermometers. 
Tin  case  &  dairy, dis. 75p.c 

Thimbles . 
Asbestos, filled,  per  doz. ,35  to  40  p  c. 

Ties. 

Cow, perdoz 1'-'    2  50 

Tinner's  Tools. 
P.S.&W..  net  list. 
Canadian  15  to  35  per  cent  dis. 

Tinware. 
Stamped,dis.Assnlist,70,audl2$per 
cent,  to  70   and  25  p.c.  on  special 
lines. 
Japanned, Prices  ou  application 
Pieced,  "        " 

Transom  Lifters 
Payson's,  $2.60  to  J5.00  per  doz. 

Traps 
Game,  Newhouse,  dis  3i$  p.c.  to  35  p.c. 
Game.H  &N..P.  S.  &  W.  or  Steel,  60 
and  10  to  67$  per  cent. 

Mouse,  per  doz  0  35    1  50 

Rat  "         2  00     4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz   4  75    9  00 

Brade's        "        00  10  50 

D   &  S.,  discount  35  p.c. 
Triers. 

Butter,  perdoz 6  25    9  00 

Twines 

Bag,  Russian,  per  lb 0  00    0  21 

Wrapp'g.mottl'd.pr.pack    0  50    0  60 
cotton,  per  lb..    0  17    0  18 

Mattress,  per  lb    0  33    0  45 

Staging        "         0  27    0  36 

Broom         "         0  30    0  5* 

Binding,  Common  Sense      6$ 

"         Blueribbon 0    8 

"         Red  cap 0    7 

"  Sterling   0  6| 

"         Prison    0  8 

On  prison  made  twine  freight  is 
prepaid  to  any  railway  station  in 
Ontario. 

Vises. 

Hand, perdoz 4  00  fi  no 

Bench,  parallel, each....     2  00  4  50$ 

Coach,  each  6  00  7  00 

Peter  Wright'-j,  perlb....    0  12  0  13 

Pipe,  each 5  50  9  00 

Saw, perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz    4  O'l  8  50 

Washers  "Iron,"  40  percent.,  4  mos. 
or  3  per  cent. 

Well  Wheels. 
Amer. .perdoz.  8,10  &  12  in.    3  38    6  to) 

Wire. 

Brass  Wire,  16  to  25  wire  gauge,  18 to 
24c.  lb. 

Copper  Wire,  17$  p.  c.  dis. 

Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
[In  lots  of  1.000  lbs.,  annealed  oiled, 

and  annealed  and  galvanized, freight 

will  be  prepaid.] 

Bright,  Coppered  steel  and  spring  20 
per  cent  f.o.b.  Montreal,  Toronto  or 
Hamilton. 

Broom  Wire  5j'  to  6Jc.  per  lb. 

Clothes  Line  Wiie,  19  gauge,  per  doz 

coils 3  95 

Wire  Fencing. 

Galv.2barb,2$&5in. apart      (  „.         ., 

"4       "     4   &  6 J*         J» 

"    Plain  twist,  all  deld         3$      3$( 
"    Steel  thorn  and  rib- 
bon          4J      5 

"  Lock  Barb,'  4  point 4$ 

Ditto  Gliddeu  2  point 4$ 

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points 4$ 

Steel  staples  3*, 

Terms,  60  days  or  2  percent,  in  30 
days. 

Wire  Cloth 

Ordinary,  discount  2o  p.c. 

Painted  Screen,  p.lOOsq. ft    185    190 
Wrenches. 

Acme,  35  to  37$  per  cent. 
Agricultural,  70  and  10  to  75  p.c. 
Standard,  dis.  60, 60  &  lOp.c. 
Coe'sGen'ne,  dis.  3  2$  to  35  p.  c  dis. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    ..     2  00    3  iM 

"     .     S.,  perdoz 5  80    7     0 

G.  &K.'sPipe    "      6  00 

Burrell's    "     eacj 3  40 

Pocket,  perdoz 125    200 


You  Lose  More  Than  We  Do 


If  you  do  not  buy  a  copy 
of  "  Ideas  for  Hard- 
ware Merchants "  at  50 
cents 


JUST  HALF  PRICE 


•    •       •    • 


CONTENTS: 

Starting  a  Hardware  Store. 

Behind  the  Desk. 

Hints  about  Inventing. 

What  Hardware  Dealers  May  Sell. 

Ratio  of  Stock  Expenses  to  Sales. 

Retail  Advertising. 

System  in  the  Store. 

The  Use  of  a  Store  Window. 

John  Jones,  Jr. 

The  Holiday  Trade  in  Hardware. 

The  Successful  Merchant. 

Business  Education. 

The  Parable  of  a  Foolish  Trader. 

Cordiality  Between  Competitors. 

The  Other  Half. 

More  About  Advertising. 

The  Commercial  Value  of  a  Smile. 

Cash  or  Credit  ? 

The  Value  of  Price  Lists. 

Books  for  Hardware  Men. 

Etc.,  Etc.,  Etc. 

On  receipt  of  Fifty  Cents  this  valuable  work  will  be  forwarded  you, 
postage  prepaid.     Edition  limited. 


The  J.  B.  McLean  Publishing  Co. 

10  Front  Street  East 

Toronto. 


A.  ALLAN,  Pres. 


J.  O.  GRAVEL,  Sec.-Treas. 
F.  SCHOLES,  Man.  Director. 


THE  CANADIAN  ROBBER  (O'Y 

Of  Montreal  and  Toronto. 
CAPITAL,       -       -       $2,000,000. 

MANUFACTURERS    OF 

First  Quality  Rubber 
Boots  and  Shoes,  Supe- 
rior Quality  Rubber  Belt- 
ings, including  The  For- 
syth  (Boston  Belting  Co.) 
Seamless  Rubber  Belt- 
ing. For  which  we  are  Sole 
Agents  and   Manufacturers  in  Canada. 

We  hold  the  Patent  and  Right  to  Manufacture 
in  Canada. 

THE  PATENT  PROCESS  SEAMLESS  TUBE  HUSE 

We  Make  all  Our  Hose  by  this  Process. 

ASK  THE  MERCHANT  YOU  DEAL  WITH  FDR  IT  AND  TARE  NO  OTHER. 

Rubber  Packing's,  Valves,  Gaskets,  etc. 

Head  Office  and  Factory,  Montreal.         J.  J.  McGILL,  Man. 

WESTERN   BRANCH  : 

Cor.  Front  and  Yonge  Streets,  TORONTO. 
J.   H.  WALKER,  Manager. 


WE  WANT  TO  HEAR. 


WHEN  YOU  NEED 


RUBBER  HOSE. 


OUR   BRANDS 


•'Maltese  Cross,"  "Extra  Quality,"  (Black  or  White), 

"Kinkproof,"  (Wire  Bound),    "Antimony,"  (Red), 
"Lion,"  "King,"  "Leader,"  "Fairy,"  (Cotton). 

The  Gotta  Percha  &  Rubber  Mfg.  Co. 

61-63  FRONT  ST.  W.,  TORONTO.     OF  TORONTO,  LTD. 


JUST 

ONE 

POINTER 


/'TIVEN  you  through  reading  a  single 
copy   of  The  Hardware  Mer- 
chant would  net  you  at  the  very  least 
$2.    Wouldn't  it? 


Fifty-two  copies,  or  one  year, 
should  net  you  $104.  Did  it 
ever  strike  you  in  this  way 
before  ? 


A  RE  you  giving  us  credit  for  making 
you  a  return  of  $104  on  a  $2 
investment?  Did  you  ever  figure  out 
what  you  saved  or  made  by  a  pointer 
taken  from  The  Hardware?  Please 
do  so  and  credit  us  up  with  it 


Brandram  Bros.  fi  Co, 


ROTHERHITHE,  LONDON,  ENG. 


^ 


**?!'♦* 


B.  B. 

GENUINE 


Manufacturers  of 

The 

Celebrated 

Brand 


^WJ^ 


B.  B. 

NO.  ONE 


WHITE  LEAD       B.  B.      WHITE  LEAD 

White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


For  samples  and  information  apply  to 


A1SD  SUBSCRIBE  .  . 


HENDERSON  &  POTTS 


Nova  Scotia  Paint  Works, 


Halifax,  N.S. 
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AVAGNOLIA  METAL 


IN    USE    BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST   ANTI-FRICTION    METAL    FOR 

High-Speed  Engine,    Dynamo,    Rolling-Mill,    Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL   CO., 


London  Office  :  75  Queen  Victoria  St. 
Chicago  Office  ;        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortland  Street.  NEW  YORK. 


The  Hardware  Trade 


Manilla 
Brown  Wrapping 
Hardware  Manilla 
Leather  Manilla 

Etc.,  Etc. 


Would  do  well  to  get  our 
quotations  on  paper  made 
specially  for  their  business. 
Prices  and  samples  sent 
on  application. 


*  E.  B.  EDDY 


(0. 


Hull,  Montreal,  Toronto, 
Quebec,  Hamilton,  Kingston, 
St.  John,  Halifax,  Winnipeg, 
Victoria,  St.  Johns,  Nfld. 


To  the  Trade 


t 


Lemonade  Shakers 


Lemon  Squeezers   |ce  tom  F[eeze[s 


$ 


Preserving  Kettles 


WRITE    FOR    PRICES 


RICE  LEWIS  &  SON 


XjIIMIITIEID 


Cor.  King  and  Victoria  Sts. 


.  .   .  TORONTO 


Copper      u 
Range 
Boilers 


)j 


Patented  Aug.   1893 


GUARANTEED 

Hydraulic  Pressure 
200  pounds 

GUARANTEED 

Against  Col  lapse 


SillllllHIIIIIIIIKIIIIIIimiillllllHIIIIIIIMIIIHI! 


■IIIHIIIIIIHlllllll 


I    CHEAPEST  COPPER  BOILER  ON  THE  MARKET    | 

llia^linilMB^!]|JEEU]lJ^IIHINIEraaBltllllllB^l]||l]t!!IJ^MIIlU18^MHirLfJ>$^[|inili^BHI)llt)III^S 


The  Booth  Copper  Co. 


Manufacturers  and 
Patentees  .... 


TORONTO 


"  Perfection  "  Inside  Seam 

ELBOWS. 

Strongest 
Handsomest 
Best 

16 

Different 
Kinds 


Standard  Patent  Stove  Pipe, 

Stove  Boards,    Coal  Hods. 

Order  All  Fall  Lines  Early. 


Kemp  Manufacturing  Go. 

TORONTO,   OIMT. 


. .  HARDWARE . . 

A    PRACTICAL   JOURNAL    FOR   THE    WROUGHT,    CAST,    STAHPED, 
SHEET   AND  SPUN    METAL   TRADES. 


Published  Weekly. 


$2.00  a  Year. 


Vol.   VI. 


TORONTO  AND  MONTREAL,  AUGUST  4,   1894 


No.  3 


O.  6.  McLEAN, 

President. 


HUGH  C.  McLEAN, 

Sec.-Treas 


THE  J.  B.  McLEAN  PUBLISHING  COMPANY, 

FINE  MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 

HEAD  OFFICE:  •  .  10  Front  St.  E. 

MONTREAL  OFFICE  :        •  146  St.  James  St. 

E.  Desbarats,  Manager. 

NEW  YORK  OFFICE  :     Room  41,  Times  Building, 

Roy  V.  Somervllle,  Manager. 

EUROPEAN  BRANCH  : 

Canadian  Government  Offices, 

I  7  Victoria  St.,  London,  S.W. 
R.  Hargreaves,  Manager. 

John  Cameron,  General  Subscription  Agent. 


WARNING  TO  SUBSCRIBERS. 

We  understand  there  is  a  man  in  Winnipeg,  named 
Ostrosser,  who  claims  to  be  our  agent.  He  has  already 
called  upon  several  of  our  subscribers,  and  in  one  or  two 
cases  succeeded  in  obtaining  money.  Friends,  lie  i-*  an 
impostor;  he  is  not  our  agent,  never  was,  and  never  will  be, 
so  please  look  out  for  him.  Of  course,  our  journals  have 
now  such  an  enviable  reputation  that  people  insist  upon 
working  for  us  whether  we  like  it  or  not.  We  don't  like  it. 
Mr,  John  Cameron  and  F.  W.  Armstrong  are  our  only 
authorized  agents  in  Manitoba,  Northwest  Territories  and 
British  Columbia,  They  are  well  known  and  thoroughly 
trustworthy. 


THE  value  of  a  clerk  is  estimated  by 
his  utility.  This  is  something  every 
young  clerk  in  the  hardware  or  any 
other  business  should  remember.  And 
whether  h's  efforts  are  appreciated  or  not 
he  shou'd  concentrate  his  energies  with  a 
view  to  inci  easing  his  efficiency.  One  way 
he  can  help  do  this  is  by  acquiring  the  a't  of 
sketching,  which  will  tome  useful  to  him  in 
many  ways.  Should  an  article  be  required 
from  the  wholesale  house  which  needs  some 
special  description,  it  is  convenient  to  be 
able  to  furnish  a  sketch  of  the  same  ;  but  it 
is  not  always  that  this  convenience  is  at 
hand.  Where  it  is,  its  value  will  be  appreci- 
ated ;  or  at  least  if  one  employer  does  not 
another  will.  Again  a  customer  may  require 
an  article  which  the  merchant  has  not  in 
stock,  and  the  style  and  shape  of  which  the 
customer  is  unable  to  clearly  describe. 
But  the  clerk  who  is  waiting  upon  him, 
fancying  he  recognizes  what  is  wanted,  if 
he  is  handy  with  the  pencil,  with  a  few 
rapid   strokes    outlines  what    he  thinks   is 


wanted.  If  the  clerk  has  not  exactly  caught 
the  idea  of  what  is  wanted,  the  outlines  which 
he  has  furnished  will  1  kely  aid  the  customer 
in  describing  what  he  really  does  want. 
Where  this  is  clone,  the  result  will  naturally 
be  the  clerk's  increase  in  favor  with  both 
proprietor  and  customers.  To  learn  to 
sketcli  articles  appertaining  to  the  trade  does 
not  require  special  aptitude.  All  that  is  re- 
quired is  per  everance. 

*  *  -it- 
Some  time  ago  Hardware  announced 

that  the  turpentine  men  in  the  South  had 
organized  a  combine  with  a  view  to  advance 
prices.  Now  advices  from  Savannah  state 
that  this  comoination  is  formally  seeking  in- 
corporation, with  a  capital  stock  of  $10,000 
in  shares  of  $ioo  each.  To  encourage  and 
promote  co-operation  and  "secure  unity 
of  action  among  those  engaged  in  the 
manufacture,  handling  and  sale  of  naval 
stores,  thereby  regulating  the  trade,  de- 
veloping the  business,  controlling  the 
output,  etc.,"  are  the  reasons  ascribed 
in  the  application  for  the  proposed  powers 
of  incorporation.  All  manner  of  other 
things  the  Association  proposes  to  do, 
among  which  are  the  fixing  of  wages. 
The  plea  of  the  projectors  in  asking  for 
these  powers  is  thai  they  desire  to  protect 
themselves  and  others  "  from  combinations, 
trade  speculations  and  other  practices 
whereby  it  is  rendered  impossible  to  carry 
on  the  business  at  a  fair  profit."  Evidently 
they  want  to  fight  their  enemies  with  their 

their  own  fire. 

*  *  * 

Another  effort  is  being  made  to  complete 
the  Chignecto  thip  railway  ;  and,  of  course, 
the  promoters  are  again  knocking  at  the 
door  of  the  Dominion  Treasury  for  assistance. 
The  original  Act  incorporating  the  company 
that  proposed  building  the  railway  was 
passed  in  1882,  when  Parliament  guar- 
anteed a  subsidy  of  $150,000  a  year 
for  29  years,  the  work  to  be  completed 
in  1889.  Even  with  this  subsidy  they 
seemed  unable  to  develop  enough  capital  to 


begin  active  operations,  and  in  1886  the 
Act  was  amended,  and  this  time  a  subsidy 
of  $170,000  per  year  for  twenty  years  was 
voted,  the  stipulated  time  of  completion  still 
being  1889.  Two  years  afterwards  the  Act 
of  incorporation  was  ag.in  amended, 
and  this  time  another  year  was  added 
to  the  period  specified  for  complet- 
ing the  work,  with  a  further  extension 
of  two  years  on  condition  that  for  every 
month  of  the  latter  two  years  required  to 
complete  the  undertaking  the  company 
should  pay  the  Government  a  penalty  of 
$5,000.  In  1891  Parliament  removed  the 
penalty  and  extended  the  time  another  year, 
but  the  company,  getting  stuck  in  the  mud 
for  want  of  funds,  work  on  the  railway 
had  to  be  stopped,  and  a  year  ae;o 
the  company's  right  to  the  subsidy  ex- 
pired by  limitation.  A  good  many  looked 
upon  this  as  being  the  deathblow  to  the 
ship  railway.  But  the  scheme  is  evidently  not 
dead  yet,  for  the  promoter  thereof,  Engineer 
Ketchum,  has  been  busy  amongEnglish  cap- 
italists, with  the  result  that  he  has  been 
promised  a  further  capital  of  $1,500,000; 
and  now  he  wants  the  Dominion  Govern- 
ment to  renew  its  subsidy  of  $170,000.  He 
will  probably  have  some  difficulty  in  getting 

it  after  the  experience  of  the  past. 

*  *  * 

The  final  official  figures  of  Canada's 
foreign  trade  for  the  fiscal  year  ending  June 
30  have  not  yet  been  issued  ;  nor  will  they 
be  for  some  months  yet.  But  from  what 
can  be  gathered  from  the  monthly  returns 
there  is  much  to  give  satisfaction  and  very 
little  to  create  dissatisfaction.  The  aggre- 
gate trade  was  not  as  large  as  that  for  the 
year  1892  3,  but  that  year  it  was  the  largest 
on  record,  and,  in  view  of  the  general  con- 
dition of  the  financial  world  and  the  general 
conservative  tendency  that  obtains  at 
home,  it  was  not  to  be  expected  that 
that  of  the  past  fiscal  year  would  either 
equal  or  even  come  near  it.  Bulking 
the  twelve  monthly  returns  the  aggregate 
trade   is    made   out     to    be      $227,430,787. 
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These  monthly  returns  are  never  complete, 
and  therefore  when  the  returns  for  the  year 
come  to  be  finally  made  up,  an  'increase  in 
these  figures  will  be  seen,  probably,  of  three 
or  four  millions.     At  least,  that  is  what  has 

been  the  rule  in  the  past.  But  taking  the 
figures  as  they  are,  the  decrease  in  the  ag- 
gregate trade  is  $13,838,213.  This  decrease 
is  caused  largely  by  a  falling  off  in  the  im- 
ports, the  decline  in  this  respect  being  about 
$8,750,000.  The  decline  in  exports,  on 
the  other  hand,  was  less  than  $700,000,  the 
aggregate  for  the  two  years  being  $1 15,187,- 
665  and  $114,488,985  respectively. 

*  *  * 

Lacking  as  the  trade  returns  are  in  com- 
pleteness, they  are  sufficiently  full  to  demon- 
strate one  thing  to  even  he  who  reads  as  he 
runs,  and  that  is  Canada's  steady  develop- 
ment as  an  exporting  country.  In  spite  of 
the  depression  in  the  United  States  and  in 
Great  Britain — our  two  largest  customers — 
and  the  low  price  of  wheat,  flour  and  barley 
Canada's  export  trade  comes  within  less 
than  three-quarters  of  a  million  of  being  as 
large  as  last  year,  which  was  by  some 
$5,000,000  larger  than  ever  before  in  the 
history  of  the  Dominion.  Ten  years  ago 
our  export  trade  only  aggregated  $9 1,406,496. 

*  *  * 

As  with  the  individual  merchant,  so  with 
the  nation  :  It  is  buying  carefully  and  push- 
ing business  energetically.  And  in  this  way 
our  credit  among  the  nations  is  gradually 
rising.  No  nation  is  to-day  enjoying  immu- 
nity from  depression  to  the  extent  that  Can- 
ada is.  Financial  men  in  the  Old  World 
are  recognizing  this  more  and  more  every 
dav  ;  and  the  opportunities  Canada  affords 
for  investment  come  as  an  afterthought. 
The  trouble  is  that  we  have  not  advertised 
our  country  enough.  Nations  as  well  as  indi- 
viduals must  advertise  in  order  to  be  any- 
thing. At  the  World's  Fair  we  surprised 
everybody,  ourselves  no  less  than  foreigners. 
Like  a  young  giant  we  did  not  know  our  own 
strength.  We  knew  long  ago  that  we  were 
something,  but  it  was  not  till  we  actually 
measured  our  strength  with  the  nations 
of  the  world  as  represented  at  Chicago,  and 
proved  our  superiority  in  many  important 
respects,  that  we  awoke  to  anything  like  an 
adequate  sense  of  what  we  really  were  and 
what  we  might  be.  Nature  has  blessed  us 
with  fisheries  and  mineral  deposits,  the 
richest  on  the  globe  ;  our  grain  lands  are 
not  to  be  surpassed,  and  the  championship 
for  wheat  growing  is  held  by  the  Dominion. 
In  timber  there  is  none  to  touch  us,  while  if 
we  are  the  Land  of  Icicles  in  the  winter  that 
some  deluded  people  imagine,  we  are  also 
the  land  that  abounds  in  fruit  illimitable  in 
the  summer.  Canada  is  a  country  of  which 
we  might  well  be  proud  and  in  which  we 
might  well  have  abounding  confidence.  And 
we  are  cultivating  these  qualities,  and  not 
any  too  soon  either. 


HONESTY  OF  CUSTOMS  OFFICERS. 

THE  crookedness  which  is  so  scandal- 
ously characteristic  of  the  Customs 
officials  in  the  United  Stales  in  gen- 
eral and  the  port  of  New  York  in  particular 
does  not  obtain  in  Canada. 

But  Canadian  officials  are  not  above 
suspicion  in  this  respect. 

Hardware  has  more  than  once  lately 
charged  this.  And  with  promptness  that  is 
commendable,  and  not  at  all  in  keeping  with 
the  insinuations  often  thrown  out  regarding 
the  Customs  department  being  a  latter  day 
"circumlocution  office,"  the  Hon.  Clarke 
Wal  ace,  Controller  of  Customs,  instituted 
vigorous  investigations. 

These  charges  were  specially  in  regard  to 
blackmailing  and  pilfering. 

The  practical  work  of  the  investigation 
devolved  upon  S.  W.  McMichael,  Financial 
Inspector  of  Customs.  As  a  result  of  the 
probings  of  that  astute  officer  some  of  the 
charges  were  brought  home,  and  some  of 
those  affected  were  men  in  high  places  too. 
The  work  of  investigation  is  still  going  on. 

Controller  Wallace  is  aggressive  in  this 
matter,  and  he  has  an  able  lieutenant 
in  Inspector  McMichael-  If  there  are 
any  Augean  stables  to  be  cleaned  we 
may  therefore  expect  to  see  '  them 
cleaned  before  a  great  while,  although 
scouring  of  this  kind  is  necessarily  slow,  es- 
pecially when  those  who  would  profit  most 
thereby  are  so  loath  to  point  out  the  un- 
clean spots. 

In  order  to  assist  the  department  in  the 
premi  es,  all  importers  having  complaints 
against  officials  in  other  places  besides  Mon- 
treal and  Toronto  should  lay  them  before  Mr. 
McMichael,  who  will  keep  in  confidence 
whatever  information  may  be  supplied  him. 


MORE  CANADIAN  SMELTING  WORKS 

THERE  was  in  Montreal  last  Thurs- 
day a  gentleman  who  intends  to  have 
something  important  to  do  with  the 
matter  of  increasing  Canada's  output  of  iron 
material. 

This  was  R.  G.  Leckie,  a  gentleman  well 
known  to  business  men  and  financiers  gen- 
erally in  that  city  as  a  business  man  of  abil- 
ity and  energy.  Mr.  Leckie  is  the  chief 
promoter  of  an  enterprise  which  proposes  to 
erect  smelting  furnaces  at  St.  John,  N.B. 
The  company  which  Mr.  Leckie  is  repre- 
senting will  probably  build  two  smelting 
furnaces  in  St.  John,  with  a  capacity  of  about 
250  tons  of  iron  a  day.  The  iron  ore  will  be 
brought  from  Torbrook,  in  Annapolis  coun- 
ty, near  the  line  of  the  Windsor  &  Annapo- 
lis railway,  and  the  cost  of  bringing  it  to  St. 
John  will  be  much  less  than  what  is  being 
now  pa:d  for  its  carriage  to  Londonderry. 
There  is  also  a  good  prospect  of  the  develop- 
ment of  some  of  the  local  iron  mines  in  con- 
nection with  this  enterprise,  there  being  ex- 
cellent indications  at  Mispec,  which  lead  to 
the  belief  that  large  deposits  of  ore  will  be 


available  in  that  quarter.  The  Mispec  iron 
mine  was  discovered  by  Champlain  in  1604, 
so  that  it  is  one  of  the  earliest  known  min- 
eral deposits  in  New  Brunswick.  The  lime- 
stone used  in  smelting  is  found  in  great 
abundance  at  St.  John,  and  the  coal  for  fuel 
will  be  brought  from  Grand  Lake,  where 
large  deposits  exist.  The  Grand  Lake  coal 
can  be  placed  in  St.  John  at  a  much  lower 
price  than  any  other  and  in  unlimited  quan-  >f 
tities.  Some  of  this  coal  abounds  in  sul- 
phur, and  before  being  used  in  the  furnaces 
this  sulphur  will  be  got  rid  of  by  being 
washed  out  of  it,  by  the  ptocess  that  is 
adopted  elsewhere  for  the  purpose  of  cleans- 
ing coal  and  making  it  fit  for  use  in  smelt- 
ing. Mr.  Leckie  expects  to  obtain  much 
lower  rates  for  his  iron  product  in  Montreal 
over  the  C.P.R.  than  the  Intercolonial  is 
able  to  give  from  Londonderry.  This  dif- 
ference in  freight,  amounting  to  perhaps  a 
dollar  a  ton,  will  be  a  most  important  ele- 
ment in  the  success  of  the  enterprise.  This, 
when  taken  in  connection  with  cheaper  coal 
and  cheaper  iron  ore,  it  is  expected,  will 
give  St.  John  great  advantages  as  the  seat 
of  extensive  iron  works.  Mr.  Leckie  ex- 
pects to  send  a  limited  quantity  of  iron,  say 
10,000  tons  a  year,  to  Great  Britain,  which 
he  will  be  enabled  to  do,  because  many 
ships  loading  with  deals  for  the  United 
Kingdom  would  be  glad  to  take  a  limited 
quantity  of  iron  as  billast  at  a  nominal  rate 
of  freigh  . 

TRADE  METHODS. 

It  is  surprising  that  some  business  men 
are  so  thoughtless  as  to  continue  an  unpro- 
fitable business,  or  a  business  that  pays  a 
small  profit,  without  stopping  to  cons-der  for 
a  moment  why  the  business  is  unprofitable, 
or  why  it  fails  to  pay  a  large  profit,  says  an 
exchange.  There  is  always  a  reason  why 
these  conditions  exist  ;  they  do  not  come  by 
chance.  They  are  the  result  of  wrong  man- 
agement, or  else  they  exist  because  natural 
conditions  are  against  the  successful  prosecu- 
tion of  the  business  at  the  point  where  it  is 
unsuccessful. 

It  is  not  within  the  nature  of  things  that 
all  business  men  can  be  competent  ;  there 
must  be  a  good  deal  of  incompetency  until 
the  world  becomes  a  good  deal  more  perfect 
than  it  is..  We  need  not  be  surprised,  there- 
fore, at  the  failures  that  come  to  notice.  .  But 
there  is  a  remedy  for  a  large  part  of  unsuc- 
cessful business,  and  that  can  be  found  in 
consultation  with  competent  business  men 
who  can  be  found  in  every  locality.  There 
are  a  good  many  competent  business  men  1 
who  have  not  been  able  to  reveal  their  full 
capability  because  they  have  been  unable  to 
straighten  one  or  two  problems  in  connec- 
tion with  their  business,  but  as  soon  as  some 
one  can  point  out  where  the  trouble  exists, 
it  serves  to  make  them  more  searching  and 
sharpens  their  ability  to  straighten  out  other 
equally  as  difficult  matters,  and  in  this  way 
they  develop  into  keen  business  men. 
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ATTRACTING  CUSTOM. 

THE  ulterior  object  of  attracting  custom 
must  be  obvious  to  all  hardwaremen, 
writes  J.  W.  A.  Pedley  in  Hardware- 
man.  Such  object,  naturally,  is  to  have  a 
sufficient  or  satisfactory  number  of  profitable 
sales,  without  which,  of  course,  whatever  the 
attraction  the  business  must  be  a  failure. 
One  fact  must  be  patent  to  all  today  :  that 
in  whatever  locality  a  good  living  is  to  be,  or 
is  being  made,  there  is  always  some  one 
bold  enough  to  start  and  try  to  divide  it  with 
the  first  occupant,  so  much  so,  that  in  many 
cases  competition  is  so  keen  that  a  propor- 
tionate division  would  not  be  sufficient  for 
subsistence.  In  such  cases  it  is  a  matter  of 
the  survival  of  the  fittest,  and  unless  the 
hardwareman  understands  and  practices 
some  of  the  arts  and  devices  which  attract 
custom  he  will  be  at  a  disadvantage  in  com- 
parison with  those  who  possess  and  employ 
these  means. 

Obviously  it  will  not  do  nowadays  to  sit 
still.  Old  hands  in  the  trade  object  to  the 
many  expedients  to  attract  trade  resorted  to 
by  younger  and  more  energetic  men,  but  we 
must  not  lose  sight  of  the  fact  that  adapta- 
tion to  circumstances  is  the  law  of  success, 
and  in  the  circumstances  in  which  we  are 
placed  we  find  a  greater  fertility  of  resource 
displayed  day  by  day  by  all  competing  for 
trade  ;  hence  a  business,  to  be  successful, 
requires  all  the  brains  and  attention  our 
hardwaremen  can  give  it  with  a  decided 
perseverance  and  continuity  of  purpose. 

There  was  a  time  when  few  hardwaremen 
advertised,  but  now,  if  we  take  up  our  local 
papers,  etc.,  we  can  find  many  such.  If  our 
hardwareman  fails  to  do  this  he  will  miss 
one  of  the  best  recognized  organs  for  draw- 
ing custom.  The  signs  of  the  times  tend  to 
show  that  the  advertising  of  the  future  will 
be  principally  through  newspapers  and  peri- 
odicals. The  spread  of  education,  which, 
through  our  board  and  other  schools,  makes 
the  ability  to  read  practically  universal,  is 
largely  responsible  for  this,  since  there  are 
more  newspapers,  etc.,  in  existence  than 
ever  before  in  the  world's  history,  and  au- 
thentic statistics  show  their  circulation  to  be 
enormous. 

While  there'  are  means  of  attracting 
customers  which  are  perfectly  legitimate 
and  commendable,  there  are  others  which 
are  demoralizing  and  which  it  would  be  folly 
for  any  hardwareman  to  adopt.  The  man 
who  advertises  his  goods  as  of  honest  quality 
and  price  is  under  bonds  to  the  public  to 
keep  his  word.  The  fact  that  he  advertises 
is  presumptive  of  his  intention  to  do  as  he 
says.  If  he  advertises  himself  as  ready  to 
do  one  thing  and  then  does  another  the 
public  very  soon  will  find  it  out  and  avoid 
him.  On  the  other  hand,  the  man  who  does 
not  advertise  offers  no  publie  guarantee  that 
he  is  treating  all  his  customers  alike,  or  that 
he  is  ready  to  deal  with  the  public  as  his 
neighbors  do.     Bear  this  in  mind  !    neither 


reputation  nor  profit  can  be  gained  by  a  re- 
tailer selling  goods  of  a  doubtful  quality  no 
matter  how  low  the  price.  Keep  your  hands 
offtrashy  goods  if  you  would  attract  custom. 
Your  ambition  is  to  build  up  a  business  on 
a  solid  foundation  with  a  reputation  among 
your  customeis  that  it  is  always  your  aim  to 
sell  nothing  that  is  not  good  and  full  value 
for  money  received. 

ftow,  assuming  that  you  have  got  a  nice 
stock  of  goods,  it  is  slow  work  standing  at 
the  counter  waiting  for  the  passers-by  to 
come  in  and  ask  if  you  have  such  and  such 
an  article  for  sale.  A  well-worded  circular 
calling  attention  to  your  stock  and  goods, 
sent  round  to  the  residents  in  your  neighbor- 
hood, directly  aims  to  bring  customers  to 
make  purchases. 

Then,  when  commencing  to  advertise,  aim 
to  be  original.  Every  reader  is  conversant 
with  the  old  familiar  phrases  of  such  adver- 
tisers. They  never  vary.  When  the  eye  of 
a  reader  lights  upon  the  first  part  of  a  sen- 
tence in  one  of  these  advertisements,  he  can 
finish  the  sentence  from  memory.  He  has 
seen  the  same  formulas,  the  same  dreary 
unattractive  words,  ten  thousand  times 
within  the  past  few  years  ;  they  have  long 
since  ceased  to  possess  any  interest  for  him, 
and  he  regards  them  with  indifference. 
There  is  an  old  saying  that  familiarity 
breeds  contempt,  and  contempt  unfortu- 
nately means,  in  this  instance,  the  utter  de- 
feat of  the  ends  for  which  the  advertisement 
was  written.  On  the  other  hand  avoid  catch- 
penny announcements,  for,  if  you  want  peo- 
ple to  respect  you,  you  must  respect  them. 

Providing  the  plan  does  not  conflict  with 
good  business  principles,  there  is  a  field  for 
all  sorts  of  devices  for  securing  the  prefer- 
ence of  customers,  and  the  ingenuity  and 
enterprise  of  the  hardwareman  who  takes 
the  additional  trouble  deserves  reward. 

The  Hardwareman  supplies  us  wi.h  so 
much  matter  on  window  dressing,  etc.,  that 
I  consider  the  tiadesman  who  does  not  avail 
himself  of  it  has  only  himself  to  blame  if  he 
is  left  behind  in  the  race  for  custom. 

Our  hardware  man  must  make  himself 
popular  by  all  the  means  that  his  good  sense 
and  good  taste  may  suggest — a  nice,  season 
able  window  display  ;  a  clean,  attractive 
shop  ;  prompt  and  polite  attendance  ;  and  a 
careful  study  of  the  wants  and  interests  of 
customers. 

Do  not  neglect  any  legitimate  means  of 
advertising  yourself.  Remember,  no  method 
is  good  that  demands  the  surrender  of  self- 
respect.  Do  not  try  to  make  yourself  con- 
spicuous rather  than  popular,  and  really 
offend  those  who  are  most  worth  pleasing. 

That  popularity  is  worth  most  which  is 
built  upon  solid  sterling  qualities ;  no  bluster- 
ing, swaggering  bombast,  but  an  earnest  en- 
deavor to  have  people  well  served  with  good, 
reliable  articles,  for  which  they  come  again, 
and  which  they  recommend  to  others.  Such 
a  reputation  cannot  be  built  up  without  strict 


attention  to  every  detail  of  the  business, 
and  if  our  hardware  man  wishes  to  make 
himself  popular  and  attract  custom,  it  must 
be  carried  out  on  such  lines  that  will  win 
goodwill,  respect  and  confidence,  whilst 
carrying  out  purely  honest  and  legitimate 
methods  in  the  management  of  such  business. 


GUARANTY  ON  EDGED  TOOLS. 

EVERY  once  and  a  while  the  question  of 
a  guaranty  on  edged  tools  comes  up 
for  consideration,  remarks  Hardware 
Reporter.  The  dealer  sells  a  tool  which  has 
been  guaranteed  to  him  by  the  jobber,  the 
purchaser  tries  it,  breaks  it,  discovers  a  flaw 
— or  thinks  he  does — and  then  brings  it 
back  to  the  dealer  with  a  request  for  an- 
other tool  or  its  equivalent  in  cash.  Then 
the  tool  goes  to  the  jobber  and  on  to  the 
manufacturer,  and  there  are  so  many  of 
them  in  the  course  of  a  year  that  the  manu- 
facturers might  almost  be  tempted  to  give 
each  one  of  them  an  excursion  ticket  before 
sending  it  out  to  the  trade.  That  is  what  a 
guaranty  amounts  to,  anyway. 

And  yet  only  a  moderate  percentage  of 
edged  tools  are  defective.  Most  of  the 
breaks  result  from  the  carelessness  or  ignor- 
ance of  the  user,  against  which  the  best 
tool  in  the  world  would  not  have  a  chance. 
For  this  reason  some  of  the  manufacturers 
are  considering  the  advisability  of  doing 
away  with  a  guaranty  altogether.  They 
argue  that  in  a  great  majority  of  cases  the 
broken  tools  returned  to  them  with  claims 
for  damages  do  not  show  any  defect  in  the 
metal,  but  that  the  expense  and  trouble  of 
investigation  are  greater  than  the  cost  of  a 
new  tool.  So  they  send  on  a  new  one,  or 
credit  the  amount  on  the  bill,  and  this  is 
done  by  the  jobber  to  the  retailer.  As  a  re- 
sult, the  one  tool  has  been  paid  for  two  or 
three  times  in  the  way  of  expenses  and  yet 
no  one  concerned  in  the  trade  has  been  a 
gainer.  When  an  actual  flaw  is  discovered, 
the  circumstances  are  different,  and  of  course 
the  manufacturers  will  be  perfectly  willing 
to  make  allowance  for  the  damage,  but  with 
the  case  as  stated  they  are  put  to  a  decided 
disadvantage,  and  it  is  not  surprising  that 
some  of  them  propose  to  withdraw  their 
guaranty  while  maintaining  the  standard  of 
their  goods. 


The  shareholders  of  the  Hamilton  & 
Dundas  Railway  Company  met  Wednesday 
afternoon  and  elected  the  following  direc- 
tors :  B.  B.  Osier,  Q.C.,  Adam  Brown,  G. 
S.  Counsell,  John  Garrett,  H.  S.  Osier,  G. 
Bamberger  and  A.  Bruce,  Q.C.  After  con- 
sidering the  by-law  for  the  conversion  of  the 
road  into  an  electric  railway  the  sharehold- 
ers adjourned  their  final  decision  until 
August  31.  The  directors  afterwards  elected 
B.  B.  Osier,  Q.C,  president  ;  Adam  Brown, 
vice-president,  and  W.  S.  McBrayne,  secre- 
tary-treasurer. 
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STARTING    AND    CONDUCTING 
BUSINESS. 

BY   M.   STRANSKY,  IN  IRON  AGE. 

IN  many  cities  of  the  United  States  certain 
particular  methods  have  been  adopted 
in  building  up  vast  mercantile  establish- 
ments. Thegreatest  successes,  commercially, 
have  been  in  the  retail  dry  goods  l.ne — the 
department  stores  ;  but  the  means  used 
can  be  applied  to  a  general  house  furnishing 
store,  under  which  designation  a  hardware, 
stove  and  tinware  dealer  may  properly  be 
classed.  A.  T.  Stewart  was,  perhaps,  the 
first  merchant  in  this  country  who  attained 
great  prominence  by  using  many  of  the  sys- 
tems in  vogue  in  every  well-organized  de- 
partment store  of  the  present  day.  It  is  true 
that  some  of  his  well-tried  principles  were 
originated  by  himself;  but  it  is  equally  true 
that  many  business  ideas,  which  he  is  some- 
times credited  with  having  created,  had 
been  practiced  long  before  in  the  mammoth 
Old  World  establishments,  such  as  the  Bon 
Marche  and  Louvre  of  Paris,  Whiteley's  in 
London,  etc. 

In  New  York  city  and  other  Eastern  cities 
competing  merchants  observed  Stewart's 
amazing  growth  and  gradually  adopted  some 
of  his  ideas,  each  successful  competitor  add- 
ing such  other  schemes  for  attracting  cus- 
tom as  suggested  themselves  in  the  conduct 
of  his  own  particular  business.  With  the 
development  of  Southern  and  Western 
business  centres  (especially  the  latter)  the 
methods  so  successfully  practiced  in  the 
East  were  transplanted.  It  may  be  urged 
that  the  processes  which  have  proven  valu- 
able in  the  branch  of  trade  referred  to  may 
not  be  feasible  in  the  house  furnishing  line. 
There  is  no  doubt,  however,  that  they  are, 
and  I  shall  endeavor  to  mirk  out  a  plan  of 
campaign  for  a  hardware  dea'er,  with  the 
utmost  confidence  that  if  substantially  adop- 
ted it  will  most  certainly  lead  to  prosperity. 
Many  cf  the  ideas  here  announced  are  those 
successfully  used  heretofore,  while  others  are 
new. 

NEVER  MIND  THE  RENT. 

The  most  important  requisite  to  success 
in  the  retail  business  is  location.  Number- 
less merchants  attracted  by  an  imposing 
building,  at  perhaps  a  low  rent,  in  an  out-of- 
the  way  street,  have  made  the  fatal  mistake 
of  preferring  such  a  building  to  a  more 
modestlooking  one  in  a  prominent  thorough- 
fare. To  get  the  full  benefit  of  the  modern 
methods  you  must  be  located  in  the  best 
street  in  the  city.  Never  mind  the  rent  ! 
Location  is  everything.  And  now,  having 
opened  our  store  on  a  lively  thoroughfare, 
let  us  proceed  to  business.  Let  us  imagine 
an  ambitious  merchant  with  a  stock  of,  say, 
$5,000  in  a  fair  sized  town  anywhere  within 
ten  days  from  New  York  or  Chicago — that 
is  to  say,  a  point  where  it  takes  ten  days  or 
so  for  freight  to  reach  him. 

SHOW  WINDOW  DRESSING. 

Next  in  importance  to  location  is  the  show 
window.     Show  window  dressing  is  the  most 


important  advertising.  The  goods  in  a  show 
window  should  be  changed  at  least  twice  a 
week  and  often  three  times.  There  should 
be  a  window  full  of  some  good  special  sale 
article  once  or  twice  a  week.  Never  let  up 
on  this  in  season  or  out  of  season.  The  best 
judgment  must  be  used  in  selecting  these 
special  sale  goods.  Do  not  advertise  through 
your  show  window  an  article  the  chief  merit 
of  which  is  cheapness.  Be  content  often'  to 
make  a  very  small  profit  on  such  articles  ; 
sometimes  sell  them  at  cost  and  occasionally 
sell  them  at  less  than  cost. 

BROOM    SALE. 

For  example,  suppose  you  decide  to  have 
a  special  sale  on  brooms.  Ordinarily  you 
might  sell,  say,  a  dozen  brooms  in  a  week. 
But  for  this  special  sale  do  not  hesitate  to 
order  25  dozen  brooms.  Now  you  can  buy 
in  lots  like  that  brooms  ranging  from  $1.25 
a  dozen  to  $2.50  a  dozen.  If  you  buy  them 
for  $1.25  and  sell  them  for,  say,  12  cents 
each,  you  will  be  giving  your  customers  a 
bargain,  but  not  a  good  broom.  The  broom 
will  not  give  satisfaction,  and  your  customers, 
forgetting  that  they  paid  only  12  cents,  will 
say,  "Oh,  he  keeps  nothing  but  trash  !"  It 
will  be  a  waste  of  time  and  energy.  On  the 
other  hand,  suppose  you  pay  $1.75  for  the 
brooms.  It  is  presumed  ihat  your  special 
sale  on  brooms  is  at  a  time  when  the  broom 
corn  crop  is  good  and  brooms  are  cheap,  so 
that  you  can  buy  a  fairly  nice  three  sewed 
broom  for  $1.75  a  dozen.  Suppose  you  sell 
them  at  15  cents  each.  You  will  lose  about 
2  cents  on  each  broom,  but  a  large  propor- 
tion of  your  customers  will  buy  then  and 
there  other  goods  on  which  you  will  make 
the  regular  profit  ;  many  of  them  will  talk 
to  their  relatives,  friends  and  neighbors 
about  your  store,  will  show  the  broom  they 
bough*,  and  will  be  sure  to  go  to  your  store 
when  next  they  require  anything  in  your 
line. 

You  should  advertise  this  broom  sale  like 
this  :  On  a  Monday  put  in  your  show  win- 
dow the  whole  25  dozen  brooms  and  nothing 
else.  Hang  them  around  the  back,  sides  and 
front,  and  pile  a  lot  of  them  in  the  middle  of 
the  window  with  a  large  ticket  reading 


SPECIAL  SALK. 
Beginning  Thursday, 
25  dozen  1  String 
Extra  Quality 

BROOMS. 
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EACH. 


When  Thursday  comes  take  the  whole  25 
dozen  out  of  the  window  and  place  them  in 
a  rear  part  of  the  store,  sothat  your  custom- 
ers will  have  a  chance  to  see  and  buy 
other  goods.  If  you  hand  the  brooms  out 
from  the  show  window  or  place  them  too 
near  the  door,  many  will  buy  the  brooms 
and  nothing  else  and  pass  out.  But  even  in 
such  cases  you  will,  in  the  near  future,  get 
the  benefit  of  the  advertising  by  an  inciease 
of  patronage.  You  will  find  that  if  you  give 
extra  value,  shrewd  housekeepers  will  wish 
to  buy  three,  four  or  six  brooms  at  a  time. 
Even  competitors  will  try  indirectly  to  buy 
up   your  brooms.     Your  plan  should  be  to 


first  stamp,  with  a  rubber  stamp,  your  name 
and  address  on  the  handle  of  each  broom 
and  then  limit  the  buyers  to  one  or  two 
brooms — telling  them  plainly  that  this  is  a 
special  lot  and  you  wish  to  give  all  your 
customers  the  benefit  of  the  purchase  ;  be- 
sides you  must  limit  the  number  to  each  in 
order  to  prevent  your  competitors  from  buy- 
ing them  to  the  exclusion  of  your  customers. 

SOME  SEASONABLE  ARTICLE. 

On  Thursday,  when  you  have  emptied 
your  show  window,  you  must  be  prepared 
with  another  lot  of  goods,  say  chamber  pails, 
or  japanned  bread  boxes,  or  some  season 
able  article,fly  screens, or  icecream  freezers, 
or  oil  or  gas  stoves,  or  coal  hods  or  enam- 
eled preserving  ke.tles.  Thereare  athousand 
and  one  things  suitable  to  this  purpose.  But 
avoid  "running  on  "  a  petty  article,  such  as 
a  4-cent  shovel  or  a  3  cent  tack  hammer, 
unless  you  have  a  dozen  or  so  of  such 
ai tides  at  the  same  time,  as  special  sale 
leaders.  But  do  not,  under  any  circum- 
stances, sell  a  poor  article  at  a  special  sale, 
not  even  at  1  cent.  If  you  wish,  by  way  of 
variety,  to  sometimes  run  on  things  at  from, 
say,  3  to  9  cents,  there  are  p'enty  of  good 
quality  articles  even  at  such  trifling  prices 
— tacks,  coal  shovels,  pokers,  stamped  pans, 
pie  plates,  door  bolts  and  numberless  things 
to  select  from  in  hardware,  woodenware, 
tinware  and  miscellaneous  knick-knacks.  It 
is  a  good  plan,  whenever  advertising  either 
through  show  windows  or  newspapers  or 
circulars,  to  put  a  tag  on  one  of  each  of  the 
advertised  articles  reading  : 

SAMPLE   NOT   TO   BE    SOLD. 

This  is  done  sothat  in  the  event  of  )  our 
having  a  great  rush  for  the  advertised 
articles  you  can  have  one  left  to  show  be- 
lated purchasers.  Tell  them  you  have  had 
an  extraordinary  rush  for  the  goods,  show 
them  the  sample,  take  their  names  and  ad- 
dresses and  promise  to  order  more,  and  to 
deliver  to  every  one  who  calls  in  answer  to 
your  advertisement.  In  other  words,  you 
must  make  good  every  announcement  at 
whatever  cost  ;  for  nothing  harms  a  merch- 
ant so  much  as  to  break  faith  with  the  pub- 
lic. It  is  not  necessary,  m  order  to  attract 
custom  by  window  advertising,  to  have  a 
window  full  of  one  article.  At  times  a 
general  assortment  of  goods  may  be  dis- 
played, and  one  or  a  few  articles  may  be 
marked  at  a  reduced  price.  If  a  merchant 
has  more  than  one  show  window  he  has  a 
great  advantage,  inasmuch  as  he  can  dis- 
play the  regular  lines  of  goods  at  all  times, 
while  reserving  one  window  for  special  sales 
in  steady  and  rapid  succession.  The  greater 
part  of  show  window  dressing  can  be  done 
on  variously  shaped  forms,  which  may  be 
trimmed  in  the  store  and  placed  in  the  win- 
dow ready  dressed.  There  is  limitless  scope 
for  this,  and  there  should  be  constant  study 
for  striking  effects. 

A  PLEASED  CUSTOMER. 

There  is  no  objection  to  having,  say  once 
a  week,  a  special  sale  for  one  day,  only  on  a 
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lot  of  some  desirable  articles,  with  a  suitable 
price  ticket  hanging  over  it.  This  sale  need 
not  be  advertised  in  any  other  way  except 
by  the  ticket  announcement  inside  of  your 
store.  Customers  who  happen  to  be  in  the 
store  will  come  unexpectedly  upon  the  bar- 
gain, will  buy,  and  will  consider  themselves 
fortunate  in  having  visited  your  store  that 
day.  They  will  leave  pleased  ;  and  a  pleased 
customer  talks  in  your  favor.  Moreover, 
they  will  call  again  and  again  on  other  days 
in  ihe  hope  of  securing  more  of  your 

TO  DAY  ONLY 
specialties.  Thus  the  public  will  gradually 
fall  into  the  habit  of  visiting  your  store  with- 
out having  been  attracted  by  newspaper  an- 
nouncement or  show  window  display.  More- 
over, your  competitors  will  not  be  posted  as 
to  what  you  are  offering.  But  be  sure  you 
have  your  offerings  for  one  day  only,  if  you 
have  so  announced.  You  can  next  day  put 
the  goods  bark  in  stock  at  the  regular  selling 
price.  Occasionally,  it  is  advisable  to  have 
a  lively  sale  even  for  one  hour  only.  All  this 
creates  stir,  activity  and  favorable  comment, 
and  helps  to  build  up  a  business.  Make  it 
a  rule,  and  announce  by  placards,  that  cus- 
tomers are  welcome  to  look  around  whether 
they  purchase  or  not.  Instruct  your  sales- 
men not  to  importune  visitors  to  buy,  so  that 
they  will  be  perfectly  at  ease  in  looking 
around.  But  your  salesmen  must  be  alert 
and  must  watch  the  expressions  on  the  faces 
of  visitors  so  as  to  be  ready  to  answer  any 
inquiries,  otherwise  there  will  be  some  com- 
plaint of  inattention. 

METHODS   OF   ADVERTISING. 

As  we  have  been  considering  the  value  of 
show  windows  from  the  standpoint  of  adver- 
tising, it  may  be  well  to  next  consider  the 
general  subject  of  advertising  before  taking 
up  the  matter  of  considering  affairs  inside  of 
the  store.  It  is  undeniable  that  more  money 
is  wasted  in  advertising  by  the  inexperienced 
than  on  any  other  thing  in  business.  We 
hear  and  read  so  often  of  the  value  of  printed 
matter  or  newspaper  advertising,  or  of  the 
vast  establishments  founded  by  advertising, 
that  many  merchants  are  tempted  to  try  that 
supposed  way  to  success.  As  a  general  thing 
most  of  the  money  thus  spent  is  wasted — at 
least  there  is  not  sufficient  return  forthe  out- 
lay. A  merchant  with  a  stock  of,  say,  $15,000, 
ought  to  do  a  business  of  $15,000  to  $30,000 
a  year — depending  how  near  he  is  to  the 
market.  Let  us  say  he  sells  in  1893,  $22,000. 
He  should  decide  to  spend  3  per  cent,  for 
advertising  in  1894,  which  would  be  $660. 
This  amount  would  be  most  advantageously 
spent  if  divided  about  as  follows  : 

On  show  window  leaders.  .$500  00 

On  newspapers 100  00 

On  circulars 60  00 

Total $660  00 

The  best  method  of  show  window  adver- 
tising   has    been    described.     As  to   news- 


papers, it  requires  special  talent  to  advertise 
profitably.     Never  advertise  like  this  : 

The  best  place  in  town  to  buy  hardware, 
house  furnishing  goods,  etc.,  is  at  John 
Smith's,  100  Main  street.  We  have  the  best 
assortment  at  prices   that  defy  competition. 

Instead  of  this  ancient  and  comfortable, 
but  worn  out  way,  adopt  a  more  striking 
method.  Mention  some  special  articles,  de- 
scribe them  concisely,  use  cuts  whenever 
possible,  and  above  all  quote  prices.  For 
example  : 

SPECIAL  SALE. 


Galvanized  Coal  Hods, 
nice  size,  corrugated 
bottom,  worth 
50  cents, 

25  dozen  Willow  Clothes  Baskets 
extra  strong,   medium  size, 
first  quality  in  every 
respect, 
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Your  newspaper  announcement  must 
never  appear  the  same  way  twice  in  succes- 
sion. At  times  you  can  vary  the  style, 
thus  : 

OH,   MY! 

A  Lawn  Mower  like  that  for  $3. 
This  is  heard  daily  in  our 
Store  from  our  delighted  customers. 
Come  and  look  at  the  Moweik. 

Then  follow  with  three  or  four  other  items, 
avoiding  long-winded  announcements.  Ad- 
vertise only  excellent  values,  and  remember 
that  this  is  a  busy  world.  People  have  no 
time  to  read  elaborately  worded  advertise- 
ments, and  cannot  remember  what  they  read 
if  you  say  too  much.  "  Brevity  is  the  soul 
of  wit  and  the  life  of  advertising." 

In  determining  the  outlay  for  news- 
paper advertising  the  amount  is  based  on 
stock  and  sales  as  stated.  As  the  business 
grows  the  proportion  may  be  increased  in 
favor  of  newspaper  advertising.  When  the 
business  becomes  large,  with  the  stock  of 
merchandise  correspondingly  large,  more 
than  half  of  the  total  amount  set  aside  for 
advertising  may  profitably  be  devoted  to 
newspaper  announcements.  But  window 
advertising  must  never  be  neglected  and 
must  be  persisted  in  no  matter  what  di- 
mensions the  business  attains. 

WITHOUT  ANY  RESULT. 
Circular  advertising  has  the  disadvantage 
that  it  takes  too  long  to  get  the  matter  from 
the  printer  and  have  it  properly  distributed. 
To  give  the  circulars  away  on  the  street  is 
not  only  a  source  of  annoyance  to  passersby 
but  is  a  positive  waste,  since  nine  out  of  ten 
are  thrown  away  without  being  read,  and  the 
tenth  one  is  read  out  of  curiosity  and  then 
thrown  away  without  any  result.  It  may  be 
well  to  do  some  circular  advertising,  but  they 
must  be  distributed  from  house  to  house  by 
the  most  reliable  boy  you  have  in  your  em- 
ploy. Nine  out  of  ten  boys  whom  you  hire 
temporarily  to  give  out  circulars  will  start 
out  bravely  with  an  armful,  work  faithfully 
for  an  hour  and  then  throw  the  remainder 
over  a  fence,  down  a  sewer  or  make  a  bonfire 
with  them.     The    announcements  on   your 


circulars  must  also  not  be  of  the  defy  com- 
petition order,  but  must  have  a  striking  head- 
ing like  this : 

SNOW   IN    JULY 
would  be  a  surprise,  but  not  more  than  those 
real  copper  bottom  wash    boilers  for  No.  7 
stoves  at  79  cents. 

The  idea  of  fixing  odd  selling  prices,  9 
cents,  24  cents,  49  cents,  74  cents,  98  cents, 
$1  97,  etc.,  is  a  good  one.  It  sounds  cheaper 
and  seems  cheaper.  Just  observe  how  a 
lady  in  looking  through  a  line  of  goods  will 
ask  the  price  of,  say,  a  bird  cage.  You  state 
the  price,  say,  $1  98.  She  looks  at  other 
cages,  and,  presently,  coming  back  to  the 
first  one,  she  will  say  :  "  How  much  is  this — - 
$1  and  — ?"  The  $1  seems  to  have  been 
impressed  on  her  mind,  and  she  thinks  the 
article  is  much  less  than  $2. 

And  now  as  to  the  general  conduct  of  the 
business.  Have  one  price  only.  Place 
placards  in  conspicuous  places,  reading  : 

One  price — A  fair  one. 
One  price— No  deviation. 

It  is  necessary  to  gain  the  confidence  of 
buyers  by  having  absolutely  one  price,  and 
by  having  all  your  selling  prices  marked  in 
plain  figures.  This  is  a  saving  of  time  and 
increases  sales.  Oftentimes  customers  will 
buy  goods  when  they  are  boldly  marked  out. 
The  price  attracts  ;  many  do  not  care  to  ask 
questions,  but  will  buy  when  they  see  the 
articles  offered  that  way.  A  large  price 
ticket  is  a  silent  tradesman. 

LIABLE   TO    HE    STOLEN. 

A  matter  of  extreme  importance  is  the 
general  arrangement  of  fixtures.  Have  as 
few  goods  on  shelves  as  possible.  Put  your 
goods  cut  on  counters.  All  the  small  ar- 
ticles, hammers,  locks,  tacks,  spoons,  cut- 
lery and  a  thousand  other  things,  should  be 
displayed  in  snug  fitting  bins,  each  bin  with 
a  price  ticket  on  it.  You  will  be  surprised 
how  those  little  bins  will  attract  customers. 
Have  plenty  of  goods  on  counters  and  center 
tables,  with  tickets  everywhere.  Change 
around  often.  Have  a  line  of  goods  one 
week  in  a  given  place  and  then  change 
to  a  different  part  of  the  store.  Have  your 
shelves  for  such  goods  as  are  seldom 
called  for,  or  for  the  finest  and  highest 
priced  goods.  For  instance,  if  you 
have  single  plated  tea  and  table 
spoons  in  your  bins,  keep  the  high-priced 
triple-plated  spoons  on  shelves  or  in  a  show- 
case. Get  along,  by  the  way,  with  few  show- 
cases; one  showcase,  in  fact,  is  sufficient. 
Show  cases  are  out  of  dale.  It  may  be 
necessary  to  have  one,  but  that  is  surely 
sufficient.  Do  not  fear  that  goods  exposed 
on  counters  are  liable  to  be  stolen.  Though 
this  may  happen  occasionally,  it  is  made  up 
twenty  times  over  by  increased  sales.  Make 
it  a  rule  to  cheerfully  refund  the  money  if  any 
article  bought  proves  unsatisfactory.  Do  not 
insist  on  exchanging  or  selling  something 
else  in  place  of  the  goods  brought  back,  but 
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refund  the  money  promptly.  In  nearly 
every  instance  the  customer  will  buy  some- 
thing else  amounting  to  as  much  or  more. 
Have  placards  also  prominently  posted  up 
reading  : 

If  anything  does  not  suit,  bring  it  back  and 
get  your  money. 

Money  refunded  if  any  purchase  proves 
unsatisfactory. 

We  don't  want  your  money  unless  you  are 
satisfied. 

Merchants  who  never  make  mistakes 
never  make  anything.  Mistakes  of  over- 
buying or  of  buying  slow  selling  goods — 
"stickers"  they  are  called- -will  frequently 
be  made.  In  such  cases  the  first  loss  is  the 
best  loss.  If  goods  will  not  move  at  one 
price,  reduce  the  price.  If  after  a  few  days 
they  still  stick,  reduce  again.  Keep  reduc- 
ing until  you  get  rid  of  them.  Sometimes 
even  a  deep  cut  .in  price  will  not  avail. 
In  that  event  put  a  premium  on  the 
goods— a  "  P.M."  it  is  called.  That  is 
to  say,  give  your  salesmen  5  to  10  per 
cent. — according  to  the  necessity  of  the  case 
— on  all  the  stickers  they  sell.  At  times,  if 
reduced  price  will  not  succeed,  put  the  price 
back  again  and  give  "  P.M."  instead.  All 
goods  on  which  a  "  P.M."  is  given  should 
have  a  separate  tag  with  the  amount  of  the 
"  P.M."  noted  thereon.  When  such  goods 
are  sold  the  article  with  the  tag  should  be 
brought  to  you,  so  that  you  can  put  your 
initials  on  the  tag.  The  latter  is  then  re- 
tained by  the  salesman  and  cashed,  say, 
once  a  week.  Unless  some  system  of  this 
kind  is  adopted,  you  will  find  that  the 
"P.M."  tagswill  sometimes  be  surreptitiously 
transferred  to  quick  selling  goods,  and  you 
will  thus  be  paying  a  premium  for  selling 
regular  stock. 

SEE   HOW   QUICKLY. 

If  it  is  necessary  to  deliver  goods  to  cus- 
tomers, make  it  a  strong  point  to  deliver 
promptly.  If  you  deliver  by  boys,  offer, 
besides  nominal  wages,  say  one  or  two  cents 
for  each  delivery.  You  will  be  surprised 
to  see  how  quickly  the  boys  will  return, 
and  how  eager  they  will  be  for  more  de- 
liveries. Don't  find  too  much  fault  with 
your  help.  Do  not  confine  all  your  pleasant 
words  to  your  customers.  If  a  salesman 
does  well,  or  keeps  stock  in  good  order,  or 
dresses  a  good  window,  show  your  apprecia- 
tion by  encouraging  words. 

BE  KAIR. 
Let  it  be  an  unvarying  rule  to  treat  travel- 
ing salesmen  cordially.  They  are  well 
posted  as  to  prices  and  can  give  you  valu- 
able suggestions  at  times.  In  your  dealings 
with  the  merchants  from  whom  you  buy  be 
fair  in  every  way.  Pay  promptly  and  make 
as  few  claims  as  possible.  Even  if  you  have 
a  fair  claim,  if  the  matter  is  trifling,  let  it 
pass  without  making  any  claim.  Success  in 
business  is  due  to  the  goodwill  not  only  of 
buyers  but  also  of  sellers.     Avoid  discussing 


politics  and  attend  strictly  to  business.  If 
possible  go  once  a  year  or  so  to  the  market. 
Visit  other  retail  establishments.  You  will 
thus  obtain  suggestions  which  may  be 
utilized.  Divide  the  keeping  of  the 
stock  among  all  your  clerks  —  that  is 
to  say,  give  each  clerk  a  certain  part 
of  the  stock  to  look  after,  to  keep  it 
clean,  to  notify  you  of  goods  wanted  in  order 
to  keep  up  the  assortment,  or  to  advise  you 
of  such  goods  as  are  moving  slowly. 
CONSPICUOUS  SUCCESSES. 
It  may  be  urged  that  the  general  plan  of 
conducting  business  as  here  outlined  maybe 
very  well  for  a  dry  goods  store,  but  is  not 
adapted  to  a  hardware  store  and  house- 
furnishing  establishment.  But  this  is  a  mis- 
take. The  same  methods  which  prevail  in 
the  branch  where  the  most  conspicuous  suc- 
cesses have  been  made  will  build  up  a  hard- 
ware or  house  furnishing  business.  Indeed, 
they  have  done  so  everywhere. 

IT  IS  EASY  TO  ADD. 

It  should  be  the  ambition  of  the  retail 
hardwareman  to  build  up  a  business  in 
which  may  be  bought  almost  everything. 
When  the  hardware,  stove  and  house  furn- 
ishing departments  are  in  good  running 
order,  it  is  an  easy  matter  to  add,  say,  crock- 
ery, china,  glassware,  and  bric-a-brac. 
Then  as  additional  space  is  obtained,  pic- 
tures and  frames,  wall  paper,  upholstery, 
furniture,  and  carpets  may  gradually  be 
added — in  fact  everything  pertaining  to  the 
interior  of  a  home  may  legitimately  be  sold 
under  one  roof.  It  should  not  be  forgotten 
however,  that  no  line  must  be  added  unless 
the  assortment  is  quite  complete.  Hence,  if 
there  is  insufficient  capital  for  the  purpose  it 
is  preferable  to  wait  until  you  are  financially 
able  to  properly  open  each  new  department. 

A   CERTAIN    INVESTMENT. 

In  this  way  the  hardware,  stove  and  house 
furnishing  store  may  develop  into  a  de- 
partment store  of  kindred  lines  —  each 
branch  conducted  on  its  own  merits,  and 
the  accounts  kept  as  though  each  were  a 
separate  business,  so  that  the  profits  or 
losses  of  each  department  may  be  ac- 
curately ascertained  twice  each  year.  A 
competent  head  must,  of  course,  be  engaged 
for  each  important  line.  The  usual  way  is 
to  make  a  certain  investment  for  stock  in  a 
given  department.  After  that  subsequent 
weekly  purchases  are  regulated  by  the  weekly 
sales,  and  thus  perfect  control  is  maintained 
over  the  buying.  A  good  office  man  or  finan- 
cier can  hold  the  buyer  or  manager  of  each 
department  in  perfect  check,  and  can  tell 
quite  accurately  just  how  each  separate  de- 
partment stands  at  the  end  of  each  week. 

It  may  confidently  be  asserted  that  the 
growth  of  many  large  and  successful  estab- 
lishments all  over  the  United  States  is  due 
to  the  conduct  of  business  on  the  general 
lines  briefly  mentioned.  At  any  rate,  it  is 
an  easy  matter  for  ambitious  readers  to  ex- 
periment with  some  of  the  ideas  advanced. 


EFFECT  OF  SUNLIGHT  ON  PAINT. 

"An  inexper  enced  person  might  think 
the  paint  on  the  outside  of  a  building  would 
soon  be  woin  by  exposure  as  much  in  one 
place  as  another,"  savs  a  Maine  brush 
handler,  quoted  in  a  contemporary,  "  but 
that  is  not  true.  Exposure  to  the  weather 
injures  paint  but  very  little.  It  is  the  sun- 
light that  does  the  bus:ness,  though,  of 
course,  the  w.nds  and  rains  assist  it.  Wher- 
ever the  sun's  rays  strike  a  painted  surface 
in  the  middle  of  the  day,  the  life  of  the  paint 
is  very  soon  destroyed  and  it  crumbles 
away.  We  house  painters  always  find  the 
south  side  of  a  building  in  the  worst  condi- 
tion, and  the  north  side  the  least  worn.  The 
west  side,  receiving  as  it  does  the  force  of 
the  dry  winds,  is  always  more  worn  than 
the  east  side.  Ano.her  point  may  be  worth 
your  readers'  knowing.  Frequently  inexpe- 
rienced persons  are  sold  old  lead  by  the 
dealers,  or  that  in  which  the  oil  has  '  fat- 
tened.' When  they  try  to  use  it,  it  will  run 
or  trickle  down  the  walls.  They  don't  know 
what  ails  it,  and  generally  don't  know  what 
to  do  with  it.  They  should  avoid  getting 
such  stock,  but  if  they  do  get  it,  if  they  will 
add  a  little  kerosene  instead  of  linseed  oil, 
they  will  find  it  works  very  well." 


A  BRICKYARD  DRAMA. 

"  What  place  is  this,  pa  ?" 

"  This,  my  child,  is  a  brickyard." 

"  Whose  brickyard  is  it,  pa  ?" 

"  It  belongs  to  me,  my  child." 

"  Does  those  big  pi'e  of  bricks  belong  to 
.you,  pa  ?" 

"Yes,  my  son." 

"  Who  does  the  dirt  belong  to  ?" 

"  It  belongs  to  me,  my  son." 

"  Did  you  make  the  dirt,  pa  ?" 

"  No,  my  child  ;  God  made  it." 

"  Did  he  make  it  for  you  especially  ?" 

"  No,  my  child  ;  I  bought  it." 

"  Bought  it  of  God  ? " 

"  No  ;  I  bought  it  like  I  bought  anything 
else." 

"  Did  the  man  you  bought  it  of  buy  it  of 
God?" 

"  I  don't  know,  my  child  ;  ask  me  some- 
thing easier." 

"  Anyway,  it's  a  good  tlvng  you've  got  the 
land,  isn't  it,  pa  ?" 

"  Why,  my  son  ? " 

"  Because  you'd  have  'o  make  bricks  for 
a  living  like  them  horrid  men.  Will  I  have 
to  work  for  a  living  when  I'm  a  man  ?" 

"  No,  my  boy ;  I'll  leave  you  the  land 
when  I  die." 

"  Don't  people  turn  to  clay  when  they  are 
dead,  pa  ?" 

"  What  remains  of  them  is  clay." 

"  When  are  you  going  to  die,  pa  ?" 

"  I  don't  know,  my  son.  Why  do  you 
ask  ?  " 

"  Nothing ;  only  I  was  thinking  what  a 
hard  old  brick  your  clay  would  make." — 
Clayworker. 


HARDWARE. 


Dead  shot  Powder 


PRICE    REDUCED. 


H.  S.  HOWLAND,  SONS  &  CO. 

SOLE  AGENTS  FOR  CANADA 

WHOLESALE     HARDWARE     MERCHANTS 
orders  solicited  37  Front  Street  West,   TORONTO 


p 


Pine  Tar   Sea 


In  pint  tins 


Castor  Oil . . 


SANDERSON  PEARCY  &  CO. 

Toronto 


1  30  to  1  40 
Bay  Street, 


JAPANESE  ART  IN  IRON. 

THE  art  of  iron  working  has  not  been 
confined  to  the  European  nations,  re- 
marks an  exchange.  The  Persians, 
the  East  Indians,  and,  above  all,  the  Japan- 
ese, have  in  days  gone  by  produced  excel- 
lent decorative  work  in  wrought  iron.  In 
Japan  some  of  the  best  and  most  exquisite 
work  in  this  metal  is  still  produced  in  the 
style  of  art  peculiar  to  that  nation.  The 
metal  worker  of  the  "  Land  of  the  Rising 
Sun  "is  almost  always  a  born  artist,  pos- 
sessing, moreover,  the  peculiar  delicacy  of 
touch  and  patience  in  the  manipulation  of 
minute  particles  which  is  a  feature  of  that 
remarkable  race.  Their  method  of  using 
iron  in  conjunction  with  copper  and  bronze, 
an  art  in  which  they  excel,  enables  them  to 
produce  artistic  work  of  rare  excellence  and 
effect.  Every  one  is  familiar  with  the 
dragons  and  birds  of  Japanese  art,  but  few 
are  aware  of  the  remarkable  manner  in 
which  these  subjects  can  be  treated  by  a 
Japanese  artist  in  iron.  Metal  vases,  with 
dragons  in  iron  for  handles,  are  not  uncom- 
mon, the  wings  and  bodies  of  the  monsters 
offering  a  rare  opportunity  for  display  of  the 


metal  workers'  skill  in  the  minute  treatment 
of  pinion,  scale  and  hair.  Books  could  be 
written  on  the  subject  of  Japanese  art  metal 
work,  so  varied  and  interesting  is  its  nature. 
We  have  seen  attempted  reproductions  by 
Western  artists  of  objects  rhade  by  the 
Japanese,  but  the  true  Japanese  feeling  and 
spirit  were  clearly  lacking  in  their  copies. 
There  is  an  individuality  in  Japanese  art 
which  the  Western  imagination  cannot  ap- 
parently grasp. 

ALUMINUM  BOATS. 

The  use  of  aluminum  in  the  construction 
of  torpedo  boats  and  other  craft  designed  to 
attain  a  high  rate  of  speed  with  lightness  of 
build, is  receiving  considerable  attention  from 
European  naval  authorities.  A  new  torpedo 
gunboat  built  for  the  French  Government  is 
thus  described  and  commented  upon  by  the 
British  Naval  and  Military  Record  : 

The  boat  is  constructed  of  aluminum,  and 
its  extreme  lightness  will  allow  of  its  travel- 
ing at  the  rate  of  31  knots  an  hour.  This 
speed  will  beat  the  record,  which  at  the  pre- 
sent time  is  293,  obtained  by  the  new 
Thornycroft  torpedo  gunboat  trials  a  few 
days   since.     There   is  no  doubt    that  alu- 


minu  n  is  the  coming  metal,  and  will  be  used 
a  great  deal  in  ship  construction.  As  the 
little  launch,  which  came  out  at  the  Henley 
regatta,  can  move  as  fast  as  other  launches 
of  the  same  size  with  half  their  power,  it  is 
fairly  certain  that  it  will  supersede  the  pre- 
sent brass  fittings  of  the  torpedo  gunboats, 
which  are  very  weighty.  Another  matter  to 
be  borne  in  mind  is  the  fact  that  it  will  be 
possible  to  carry  more  coal  if  the  boats  can 
be  made  lighter  in  construction. 

Works:  St.  Helens,  England 

Pilkincton  Bros. 

LIMITED 

MANUFACTURERS   OF 

Polished  Plate 

AND 

Window  Glass 

Bevelled  Plate 

and  Mirrors 

Rolled  Plate,  Ornamental  Cathedral,  etc. 

Hoi-voto  ,    Busby  Lane,  Montreal. 
UcUUlo  ■     Mercer  Street,  Toronto. 


HARDWARE 


ADULTERATING  OIL  VARNISHES. 

GOOD  linseed  oil  varnish,  says  a  con- 
temporary, can  only  be  produced  by 
boiling  pure  linseed  oil  at  a  temper- 
ature not  less  than  270  F.,  while  oxygen 
is  being  added.  It  is  indifferent  whether 
this  temperature  be  attained  by  direct  fire  or 
by  steam  ;  and  whether  the  introduction  of 
oxygen  be  effected  indirectly  through  the 
agency  of  metallic  oxides  abounding  in  and 
imparting  oxygen,  by  the  forcing  in  of  atmos- 
pheric air,  or  by  pure  oxygen  gas.  Linseed 
oil  varnish  is,  therefore,  linseed  oil  changed 
or  oxydized  by  oxygen,  mainly  consisting  of 
linoleine  in  a  more  or  less  decomposed  state, 
containing  the  anhydride  of  linseed  oil  acid 
(linoleine  acid),  while  glycerine  is  loosely 
united  with  the  undecomposed  linoleine. 
According  as  the  boiling  has  been  shorter  or 
longer,  there  is  more  or  less  oleine,  palmi- 
tine,  and  myristine,  present.  By  the  same 
means  of  comparison  it  will  be  found  that 
the  linoleine  has  been  more  or  less  com- 
pletely changed  in  linoxine,  and  that  the 
varnish  dries  more  quickly  or  more  slow'y. 
Thus  the  duration  of  the  boiling  and  the 
quantity  of  added  oxygen  are  indicative  of 
the  quality  of  the  varnish,  both  as  regards 
drying  properties  and  durability  when  ap- 
plied. Good  linseed  oil  varnish  must  flow 
more  thickly  than  linseed  oil,  but  must  not 
be  too  thick,  as  in  that  case  it  would  require 
dilution  with  turpentine  oil  or  in  order  to  be 
applied  in  coatings  sufficiently  thin  for  the 
drying  not  to  be  only  superficial,  cracking  of 
the  varnish  being  the  result. 

The  color  of  linseed  oil  or  varnish  de- 
pends on  its  preparation,  and  should  be  light 
to  brownish  yellow  (sometimes  reddish 
brown),  but  never  dark  brown  or  Mackish 
brown.  Steam  varnishes  are  generally 
lighter  in  color  than  those  prepared  by  direct 
fire.  The  duration  of  boiling  and  the  nature 
of  the  metallic  oxides  employed  have  an  in- 
fluence upon  the  color  ;  the  longer  it  con- 
tinues at  a  high  temperature,  the  deeper  is 
the  color  which  the  linseed  oil  assumes  in 
consequence  of  the  heat  acting  upon  the 
solid  organic  substance  it  contains  and  thus 
producing  brown  shade.  Manganese  var- 
nishes (made  with  borate  of  manganese  or 
hydrate  of  manganese)  are  lighter  than  those 
prepared  with  sugar  of  lead,  litharge,  red 
lead,  pyrolusite,  etc.,  and  approach  nearest 
in  color  to  those  made  by  the  action  of 
atmospheric  air  or  the  direct  introduction  of 
oxygen  gas.  The  insufficiently  boiled  pro- 
duct is  usually  light  in  color,  being  unsuit- 
able as  varnish  on  account  of  the  length  of 
time  it  takes  in  drying. 

In  smell  good  linseed  oil  reminds  one  of 
linseed  oil  with  a  slight  empyrematic  odor 
like  that  of  vapors  generated  in  theboiling  of 
the  oil.  It  must  not  be  disagreeable,  nor 
resemble  the  odor  of  resin  or  fish  oil,  as  the 
presence  of  these  ingredients  as  an  adultera- 
tion would  be  thereby  indicated.     Adultera- 


tions by  fish   oil  and  oil   of   resin  are  most 
quickly  and  easily  detected  by  the  taste. 

Linseed  oil  varnish  must  be  clear,  and 
must  neither  display  turbidity  nor  have  any 
solid  bodies  in  suspension.  Leaving  it  at 
least  fourteen  days  in  a  moderately  warm 
place  will  clarify  it  unless  it  has  been  adul- 
terated with  oil  of  resin.  A  slight  amount 
of  sediment  (under  %  per  cent.)  is  deposited 
after  a  time  even  by  the  best  varnish,  but 
when  otherwise  pure  varnish  is  sent  out  after 
sufficient  clarification,  there  is  often  a  de- 
posit amounting  to  7  per  cent.  Varnish 
must,  after  twenty-four  hours,  have  dried 
sufficiently  in  thin  layers  on  wood,  glass  cr 
metal,  to  have  a  thorough  adhesion,  and 
must  within  the  ensuing  twenty-four  have 
entirely  dried  without  losing  elasticity  and 
softness.  If  it  dries  more  quickly  no  defect 
is  indicated,  but  if  it  dries  more  slowly  it 
was  not  sufficiently  boiled,  and  an  insuffi- 
cient quantity  of  drying  agents  was  added 
during  the  boiling  or  it  contains  foreign  sub- 
stances. Amongst  the  usual  adulterating 
substances  (introduced  so  as  to  make  low- 
priced  articles)  are  resin  (colophonium), 
resin  oil,  and  fish  oil.  The  inferiority  pro- 
duced by  these  admixtures  chiefly  affects  the 
drying  properties  of  the  varnish.  Resin  and 
resin  oil  do  not  absolutely  prevent  drying, 
but  the  varnish  thus  adulterated  remains 
soft,  becoming  sticky  when  subjected  to  the 
warmth  of  the  hand,  and  lasting  only  a  rela- 
tively short  time.  Varnish  adulterated  with 
fish  oil  does  not  dry  at  all,  and  is  conse- 
quently useless  for  application. 


WORKSHOP  LIGHTS. 

A  WRITER  in  Industry  says:  "In  this 
day  of  lecturing  about  wastes  of  one 
kind  or  another,  it  is  to  be  noted 
th  it  waste  of  light  in  workshops  has  been 
reached,  and  it  is  high  time.  In  districts 
where  anthracite  coal  or  wood  is  burned, 
and  the  interior  of  a  factory  or  workshop 
can  be  kept  fairly  clean,  there  is  no  doubt 
concerning  the  advantage  of  top  reflectors, 
especially  when  e'ectric  lghts  are  employed. 
In  machine  shops,  which  are  among  the 
most  difficult  to  light,  there  are  two  require- 
ments—one of  general  light  and  another  of 
local  light — unless,  as  is  hardly  possible,  a 
shop  is  illuminated  to  such  degree  that  lccal 
lights  are  unnecessary. 

"To  hang  up  electric  lights  beneath  a 
dark  ceiling  and  walls  is  1  ke  filing  with  the 
furnace  doors  standing  open.  Half  the  cur- 
rent and  the  money  it  costs  are  wasted. 
Where  this  is  written  we  have  a  room  20 
feet  square  1  ghted  by  one  sash  3x5  feet  in 
the  centre  of  the  ceiling,  which  for  comfort 
and  use  is  better  than  four  windows  of  twice 
the  s:ze,  or  e'ght  times  the  area,  around  the 
si  !es  of  the  room.  The  light  is  equal  in  all 
parts  and  sufficient,  being  deflected  by  in- 
clined white  surfaces  below  the  glass.  Top 
lights  have  useful  effect  in  a  general  way 
four  times  as  great  as  side  lights,  and  there 


is  no  doubt  as  to  the  advantage  of  arrange- 
ment in  this  respect,  the  best  examp'es  show- 
ing tint  with  lamps  the  lights  should  be 
shaded  below,  and  the  reflected  lght  alone 
depended  upon.  The  angle  of  reflectors 
must  be  arranged  with  respect  to  the  size  of 
rooms  and  height  of  lamps  above  floors. 
This  is  a  simple  problem  in  a  room  that  is 
square  or  nea'ly  so,  but  more  difficult  in  the 
case  of  a  long  nanow  room.  In  that  case 
the  lights  should  be  placed  at  intervals  equal 
to  twice  the  width  of  the  100m." 

Thi=,  adds  a  contemporary,  could  veiy 
appropriately  have  been  followed  by  a  few 
suggestions  on  the  value  of  a  thorough 
sweeping  of  the  rafters  and  ceiling  of  the 
foundry,  machine  shop  or  workshop  of  any 
character.  After  such  a  course  of  treat- 
ment a  very  profitable  return  will  be  made 
from  the  investment  of  time  and  maerial  in 
applying  a  good  coat  of  whitewash. 


ALUMINUM  CASTINGS. 

Iron  Age  has  received  a  number  of 
samples  of  small  aluminum  castings  from  a 
Syracuse  firm  which  show  marked  progress 
in  this  class  of  work.  It  is  understood  that 
they  were  produced  by  a  new  process. 
Among  the  samples  is  a  gear  wheel,  \% 
inches  in  diameter,  with  36  teeth,  which  are 
sharp  as  though  cut.  A  rack  and  a  ratchet 
wheel,  both  cast,  have  some  of  the  surfaces 
beautifully  polished.  The  makers  claim 
that  they  have  overcome  the  difficulty  of 
shrinkage  and  that  they  can  make  castings 
from  a  fraction  of  an  ounce  up,  accurate  and 
to  size.  We  are  informed  that  on  many 
lines  of  work  the  finished  product  in  alum- 
inum, even  at  the  present  price  of  the  metal, 
can  be  produced  highly  polished  cheaper 
than  the  same  article  can  be  made  and 
finished  and  plated  in  brass.  The  f.rm  pro- 
duce these  castings  from  pure  aluminum, 
but  when  it  is  desirable  to  avoid  the  danger 
of  scratching  polished  surfaces,  the  work 
can  be  produced  with  any  hardening  alloy. 
It  is  probable  that  there  is  a  wide  field  for 
small  castings  of  this  character,  concludes 
Iron  Age. 
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Special  Discount  to  the  Trade 


HARDWARE 


CANADA'S    LARGEST    MANUFACTURERS 


SAFFORD 


PATENT 


RADIATORS 


FOR 


Hot  Water  and  Steam  Heating 

Bolts 
Packing 
Leaky  Joints 

LARGEST  VARIETY  OF  STYLES 

BIGGEST  STOCK  IN  CANADA 

THE    TTt^IDE    ONLY    Supplied 


Sole  Manufacturers  and  Patentees  : 


THE 


Toronto  Radiator  Mfg.  Co. 


TORONTO,  OlSTT. 
BRANCH    HOUSES Montreal,   Quebec,   St.  John,  Hamilton,   Winnipeg,   and  Victoria,  B.C. 


BERGER    BROS. 

OF  PHILADELPHIA 

Trade  has  within  the  last  two  years  increased  be- 
yond their  highest  expectations,  the  panic  year  being 
the  best  on  record  both  as  to  the  amount  of  sales  and 
profits,  the  business  keeping  up  to  date  about  the  same 
average.  With  the  present  low  cost  of  producing  sup- 
plies in  their  line,  enabling  them  to  sell  at  lower  prices, 
and  with  other  advantages  and  splendid  facilities  for 
handling  goods  in  greater  quantities,  also  prospects  of 
better  times  ahead,  they  look  for  still  larger  trade  in  the 
future. 

It  may  be  well  to  state  that  this  firm  not  only  handle 
great  quantities  of  Tinners'  and  Roofers'  Supplies,  such 
as  Long  Eave  Gutters  and  Pipe,  Zinc,  Sheet  Iron, 
Registers,  etc.,  but  are  a  general  headquarters  for  Tin- 
ners' Hardware,  where  almost  everything  is  kept  in 
stock. 

It  will  pay  you  to  write  for  their  Illustrated  Catalogue, 
1894  edition. 

BERGER    BR.OS. 


NOTICE     TO     DEL^ILIEIRS 


VXTE  BEG  TO  ADVISE  THE  TRADE  that  in  order    to  thoroughly  introduce  the 

IMPROVED  FLEXIBLE  BRIDLED  BRUSHES 

we  will  include  in  every  package  one  or  two  bridles,  attached  free  of  charge. 

The  popularity  of  the  BRIDLE  is  evidenced  by  the  increased  demand,  the  ready 
sale,  and  the  thoroughly  practical  results  derived. 

Brushes  without  Bridles  do  not  appear  complete,  and  certainly  do  not  sell  as  rapidly. 

It  will  pay  you  to  examine  this  Bridle  and  draw  the  attention  of  your  customers  to 
its  merits. 

We  strongly  advise  not  to  stock  up  with  brushes  without  bridles. 

The  extra  price  for  these  Bridles  per  doz.  will  be  quoted  on  application,  by  giving 
the  size  of  brush,  or  they  may  be  found  in  our  latest  Price  List. 


CHAS.   BOECKH  &  SONS,  Toronto 


Tempered  Steel 
Wire  Trace  Chains 

A  pair  of  these  trace  chains  have  a 

BREAKING  STRAIN  OF  4,500  LBS. 

Prices  Reduced  for  Season  1894 


WRITE   FOR  CATALOGUE 


The  B.  Greening  Wire  Co.,  Ltd.    -     Hamilton,  Canada 


10 


HARDWARE 


TALKS  WITH  RETAILERS. 

THE  retail  trade  in  the  city  seems  to  be 
uncommonly  quiet  at  the  moment. 
Nearly  everybody  is  complaining,  but 
whether  they  are  trying  to  kick  up  a  little 
trade  or  kick  the  little  out  that  they  have,  it 
is  hard  to  say. 

"  Put  it  down  as  decidedly  quiet,"  said 
Mr.  Milne,  of  John  Milne  &  Son,  169  Yonge 
street.  "There  seems  to  be  no  business  at 
all,  but  it  must  be  on  account  of  so  many 
taking  holidays.  Trade  is  sure  to  pick  up 
after  the  Exhibition. 

"  Pretty  flat,"  said  Mr.  Hewitson,  Jr.,  of 
John  Hewitson  &  Co.,  902  Yonge  street,  in 
reply  to  the  reporter's  query.  "  I  guess  there 
is  no  one  rushed  with  business  this  weather, 
and  I  don't  see  much  chance  of  it  picking 
up.  We  have  sold  our  share  of  harvest 
tools  in  the  north  end,  but  the  best  of  the 
shares  are  small.  We  did  a  very  good  trade 
in  English  scythes,  but  the  season  is  now 
over.  Paints  and  oils  are  slow  this  sum- 
mer." 

"Oh,  quiet,"  said  Mr.  Woodsworth,  of 
Joseph  Woodsworth  &  Co.,  842  Yonge  street. 
"  About  all  there  is  doing  now  is  farm  im- 
plements and  a  small  family  trade."  Mr. 
Woodsworth  is  carrying  a  large  and  well 
assorted  stock  of  farmers'  implements. 

"Trade  is  very  quiet,"  said  Mrs.  J.  S. 
Robertson,  778  Yonge.  "The  biggest  part 
of  the  time  we  are  sitting  looking  at  our- 
selves and  waiting  for  some  one  to  come  in. 
Still  we  are  able  to  pay  our  rent  and  get 
three  good  square  meals  a  day." 

"  Oh,  there  is  nothing  doing  at  all,"  said 
David  Startup.  "  No  customers  in  the  store 
andnot  a  job  in  the  shop."  Things  must  be 
looking  blue  around  there. 

"  Trade  is  very  good  considering  the 
season,"  said  Mr.  Gibson,  435  Yonge  street, 
and  then  the  reporter  heaved  a  sigh  of  re- 
lief. "We  have  met  with  great  success 
during  the  hot  weather  selling  the  Gurney 
oil  gas  cook  stove.  Of  course  we  cannot 
expect  to  get  the  average  business  now 
while  so  many  people  are  out  of  town,  but 
the  slack  time  is  giving  us  a  chance  to  ar- 
range our  stock  and  get  in  our  new  goods 
for  the  fall  trade.  Job  work  has  been  good." 
Mr.  Gibson  seems  to  be  one  of  those  much 
needed  but  very  scarce  merchants  who  will 
try  to  look  on  the  bright  side  of  everything. 

Geo.  Pearsall,  417  Yonge  street,  reported 
trade  slow  in  everything,  but  when  ques- 
tioned I  found  his  sales  very  good  in  fish- 
ing tackle,  lawn  mowers  and  coal  oil.  Well, 
that  is  better  than  nothing. 

I  next  attacked  J.  T.  Kinsman,  371  Yonge 
street.  This  short  dialogue  will,  perhaps, 
show  how  trade  is  with  him  :  "  How's 
trade?"  "Don't  know.  Haven't  seen  any 
around  here  for  some  time."  "Things 
quiet?"  "No,  dead;  nothing  doin^  in 
store  and  not  much  more  in  the  shop.     Our 


chances  are  looking  a  little  better  for  next 
month. 

I  next  called  on  W.  L  Murray,  but  he 
didn't  seem  to  know  what  to  make  of  it  to 
see  a  man  walk  into  the  store.  When  I 
asked  him  how  trade  was,  he  said  the  only 
trade  he  had  seen  was  trade  papers. 

Rambler. 


A  NEW  BREAD  KNIFE. 

M.  &  L.  Samuel,  Benjamin  &  Co.  are 
showing  a  new  bread  knife.  The  blade  is 
ordinary  shape  with  deep  incisions,  which 
produce  a  sawlike  tooth.  It  is  made  of  the 
best  quality  steel,  fully  tempered,  is  fully 
warranted,  and  can  be  readily  sharpened  by 
drawing  the  back  side  of  the  blade  across  a 
stone.  The  blade  is  elastic  and  thin,  thus 
giving  a  better  cut  to  the  bread.  The  diffi- 
culty heretofore  has  been  that  the  back  of 
the  blade  of  bread  knives  has  been  too 
thick.  The  knife  is  neatly  bolstered  and 
has  a  nice  wooden  handle  stamped  with  the 
word  "  Bread."  It  is  claimed  tp  possess  all 
the  cutting  features  of  the  Clauss  and  Chris- 
tie bread  knives,  whih  have  been  so  exten- 
sively sold  of  late,  and  combines  with  them 
a  neatly  finished  article  which  will  look  well 
upon  the  table.  A  cut  of  the  knife  will  be 
shown  in  a  subsequent  issue 


WILL  DO  THEIR  SAWING  IN  CANADA 

The  Midland  &  North  Shore  Lumber 
Company's  mill  at  Parry  Harbor  has  passed 
into  the  possession  of  William  Peter,  of  Bay 
City,  one  of  Michigan's  lumber  princes.  He 
will  commence  this  fall  to  cut  logs  and  man- 
ufacture lumber  in  Ontario  for  his  Toledo 
yards.  Another  Michigan  firm  will  start 
operations  in  the  fall.  The  Cutland  &  Sav- 
age Company,  of  Grand  Haven,  Mich.,  are 
now  hard  at  work  putting  up  large  mills  at 
Kennebuck,  Algoma.  These  firms  are  the 
largest  lumber  dealers  in  Michigan,  and 
carry  on  business  on  a  large  scale,  employ- 
ing a  great  number  of  men.  Their  agents 
are  making  large  purchases  in  Toronto  of 
all  kinds  of  supplies.  Even  if  the  States 
lumber  duties  are  kept  up  against  Canada, 
it  is  the  intention  of  these  firms  to  manufac- 
ture their  lumber  here.  They  contend  they 
can  still  conduct  their  operations  more  eco- 
nomically by  cutting  and  shipping  sawn 
lumber  from  this  country,  in  spite  of  the 
duty,  than  they  can  otherwise. 


The  McGillivray  Pipe  Works,  New  West- 
minster, B.  C,  have  again  started  work  with 
a  fair  prospect  of  steady  work  till  spring,  as 
the  firm  have  secured  several  large  orders 
for  pipes  of  various  sizes  from  14  inches  up- 
wards. It  is  stated  that  they  will  be  able 
to  give  employment  to  25  men  for  the  period 
stated,  if  not  fora  much  longer  period,  as  the 
firm  have  tendered  for  several  miles  of  pipes 
that  are  required  for  mining  work  over  and 
above  the  orders  already  on  hand. 


TRADE   CHAT. 

THE  amount  of  wire  in  the  underground 
conduits  of  New  York  city  is  estimated 
at  34,000  miles. 

A  new  foundry  has  been  opened  in  Win- 
chester by  B.  C.  Beach  &  Co. 

The  London  pottery  has  resumed  work 
after  six  weeks'  idleness. 

The  Fleury  Agricultural  Works  at  Aurora 
were  slightly  damaged  by  fire  Tuesday. 

The  great  artesian  well  at  Crenelle, 
France,  has  been  flowing  steadily  without 
apparent  diminution  of  volume  for  52  years. 

The  finding  of  gold  in  the  gizzard  of  a 
chicken  at  Santa  Clara,  Ca'.,  has  started  the 
biggest  kind  of  a  gold  mining  excitement. 

It  is  stated  on  reliable  authority  that  there 
are  still  750,000  bushels  of  wheat  of  the  1893 
crop  in  store  west  of  Winnipeg. 

Among  recent  United  States  pitents 
granted  to  Canadian  inventors  is  one  to 
John  Forbes,  Halifax,  for  a  skate. 

The  new  iron  and  brass  foundry  business 
at  Moosomin,  established  by  McCurdy  & 
Walker,  is  ready  for  operation. 

The  hardware  store  of  L.  P.  Herard,  26 
St.  Lawrence  street,  Montreal,  was  damaged 
last  week  bv  fire  to  the  extent  of  $1,000. 

The  swiftest  regular  railroad  train  in  the 
world  is  the  West  Coast  Edinburgh  express, 
of  Great  Britain.  A  70-mile-an-hour  speed 
is  of  daily  occurrence. 

Risdon  &  Livesey's  hardware  store,  St. 
Thomas,  was  robbed  on  Sunday,  a  number 
of  revolvers,  knives,  and  the  contents  of  the 
till  being  taken. 

Some  of  the  petrified  wood  found  in  Ari- 
zona, it  is  said,  is  so  hard  that  steel  tools 
will  not  work  it,  the  petrifications  being  only 
three  degrees  less  in  hardness  than  the  dia- 
mond. 

Touch  the  convex  side  of  a  watch  glass 
upon  water  so  as  to  leave  drop  hanging  on 
the  glass.  Pour  a  little  ether  into  the  con- 
cave side  and  blow  upon  it.  The  rapid 
evaporation  of  the  ether  will  render  the 
glass  so  cold  that  the  drop  of  water  will  be 
frozen. 

S.  G.  Scott,  of  Oshawa,  has  been  awarded 
the  contract  for  putting  electric  lighting  ap- 
pliances and  plant  in  Duncombe's  Opera 
House,  St.  Thomas.  The  stage  and  en- 
trance, and  perhaps  the  body  of  the  house, 
will  be  lit  by  electricity. 

The  annual  picnic  of  the  employees  of  the 
(iutney  Foundry  Co.  will  be  held  in  Oak- 
ville  grove  on  Saturday,  Aug.  18th.  A  base- 
ball match  will  be  played  in  the  afternoon 
between  the  Oxford  Oaks  (the  Gurney  team) 
and  the  Oakville  Stars. 

A  huge  8,000-ton  forging  press  is  now  in 
use  at  the  River  Don  Works  of  Yickers, 
Sons  &  Co.,  Sheffield.  The  shareholders, 
at  the  close  of  a  recent  meeting,  were  invited 
to  inspect  the  working  of  this  machine,  and, 


HARDWARES 


11 


CRESCENT  DAMPERS 

Patented  in  U.S.  and  Canada,  1893. 

Has  all  the  advantages  of  a  high  priced  Stove  Pipe  Damper,  at  low 
cost.  LIGHT  FOR  FREIGHT.  Being  made  of  sheet  steel  will 
not  break,  and  being  double  will  not  warp.  Spring  keeps  damper  at 
any  angle  set  in  pipe. 

Manufactured  by 

Thos.  Davidson  &  Co. 

MONTREAL. 


it  is  stated,  an  ingot,  weighing  sixty-six  tons, 
was  taken  from  the  furnace  and  conveyed  to 
the  press,  under  which  it  was  swiftly  and 
silently  squeezed  to  the  required  proportions. 
When  finished  it  will  be  18  in.  thick,  and  is 
ultimately  to  form  one  of  the  plates  of  the 
Russian  warship  Three  Saints. 

An  illustration  of  how  steel  is  superseding 
iron  in  many  of  the  industries  is  shown  in 
the  case  of  galvanized  sheets,  a  great  part  of 
which  are  now  made  from  the  harder  metal. 
The  increase  in  cost  is  but  trifling  as  com- 
pared with  the  superior  durability,  and  it  is 
even  claimed  that  in  time  the  cost  will  be 
less  than  iron. — Ex. 

John  Butcher,  the  inventor  of  a  new  hay 
unloaderand  stacker,  has  had  his  machine 
tested  in  presence  of  a  number  of  Rockwood 
farmers,  who  testify  that  the  machine  is  a 
great  labor  saver,  and  accomplishes  all  that 
the  inventor  claims. —  Free  Press,  Winnipeg. 
At  the  first  meeting  of  the  new  council  of 
the  Board  of  Trade,  Vancouver,  it  was  re- 
ported that  the  exports  from  there  during 
the  fiscal  year  ended  June  30th,  were  nearly 
$2,000,000  more  than  the  previous  year,  be- 
ing $7,843,958,  against  $5,642,792  during 
the  same  period  last  year. 

It  is  stated  that  a  railway  line  is  to  be  built 
this  summer  between  Batavia,  N.Y.,  and 
Oak  Orchard,  N.Y.,  to  connect  by  means  of 
steamers  with  the  Grand  Trunk  Railway  at 
Port  Hope.  Oak  Orchard  is  directly  op- 
posite to  Port  Hope,  on  Lake  Ontario,  and 
the  new  line  is  said  to  be  for  the  purpose  of 
transporting  coal  from  the  Pennsylvania 
mines  into  Canada. 

Electricity  will  be  transmitted  from  Nia- 
gara Falls  to  Buffalo  and  Rochester  by  the 
over-head  system.  Copper  cables  three- 
tenths  of  an  inch  in  diameter  will  be  strung 
along  steel  poles  25  feet  from  the  ground. 
If  a  cable  be  cut,  it  will  by  an  automatic 
arrangement  be  dead  before  it  reaches  the 
ground.  The  loss  of  power  in  transmission 
will  be  reduced  to  a  minimum. 

The  Hamilton  Natural  Gas  Company  has 
already  spent  several  thousand  dollars  with- 
out striking  gas,  and  they  are  about  ready 
to  throw  up  their  quest.  The  third  well  has 
been  sunk  in  the  east,  and  the  drillers  have 


struck  granite  at  nearly  2,000  feet  without 
getting  a  reasonable  flow  of  gas.  There  has 
been  a  small  flow  for  some  time,  and  it  is 
likely  the  company  will  dispose  of  it  and 
cease  boring  for  gas.  Local  geologists  say 
that  gas  in  paying  quantities  cannot  be  found 
there. 

Theshareholdersofthe  Hamilton,  Grimsby 
&  Beamsville  Electric  Railway  met  Monday 
and  authorized  the  directors  to  issue  bonds 
and  raise  the  money  required  to  complete 
the  road.  Two  of  the  thirty-six  feet  cars  for 
the  railway,  each  weighing  20,000  pounds, 
arrived  in  the  city  this  morning.  Fourteen 
miles  of  track  have  been  laid,  and  if  the 
right-of-way  for  the  rest  of  the  road  can  be 
secured  cars  will  be  running  this  season. 


A  LIVE  PORT  ARTHUR  FIRM. 

Wells  &  Emmerson  is  the  name  of  a  gen- 
eral hardware  firm  in  Port  Arthur  which 
occupies  a  position  of  much  importance  in 
the  country  adjacent  to  the  progressive  town 
at  the  head  of  Lake  Superior.  Their  con- 
stituency covers  a  large  area,  and  besides 
carrying  a  large  and  well-selected  stock  of 
hardware,  stoves,  tinware,  paints,  oils,  min- 
ing supplies  and  explorers'  outfits,  they  are 
large  manufacturers  of  iron  cornices,  trough- 
ing,  tin  and  galvanized  iron  ware.  Nearly 
all  the  plumbing,  heating  and  roofing  in  the 
immediate  vicinity  of  Port  Arthur  is  done  by 
Wells  &  Emmerson.  They  are  extensive 
importers  of  plate,  plain  and  fancy  glass, 
and  their  trade  in  this  respect  reaches  out 
into  the  country  for  200  miles  on  each  side 
of  the  town.  The  firm's  store  is  three 
storeys,  solid  brick,  and  is  30  feet  wide  by 
60  feet  deep,  while  in  addition  to  this  there 
is  an  extra  1,000  feet  of  storage  room. 


A  UNIQUE  SHIP. 

There  recently  sailed  from  the  Tyne  a 
twin  screw- steam  vessel — the  "Bambak" 
— the  construction  of  which,  says  Industries 
and  Iron,  may  be  taken  as  a  record  in  ordin- 
ary shipbuilding,  as  it  is  exactly  three  months 
since  the  order  for  her  construction  was 
given  to  Messrs.  Armstrong,  Mitchell  &  Co., 
at  whose  Walker  yard  on  the  Tyne  she  has 
been  built.     The  "  Bambak"  is  a  twin  screw 


steamer,  250  feet  long,  28  feet  beam  and  18 
feet  deep,  and  is  intended  for  service  on  the 
Caspian  Sea.  A  special  feature  of  the 
vessel  is  that  she  is  so  arranged  that  she  can 
be  divided  into  two  sections  for  the  pur- 
pose of  passing  the  canal  locks  through 
which  she  must  go  on  her  way  from  St. 
Petersburg  to  the  Caspian  Sea  via  the  River 
Volga.  Her  machinery  has  been  manufac- 
tured by  the  Wallsend  Slipway  &  Engineer- 
ing Company,  the  boilers  being  arranged  for 
burning  liquid  fuel  as  well  as  coal. 


OLD,    BUT    "LIVE." 

Hudibras  wrote,  "  that  for  our  sins, 

We  grow  our  beards  upon  our  chins." 

He  wiote  those  words  while  he  was  fretting 

Because  his  razor  wanted  setting  ; 

And  no  good  place  could  then  be  found 

Where  he  that  razor  could  get  ground. 

Now  had  he  known  that  good  as  new 

His  razor  could  be  set  by  DREW, 

He  would  have  brought  it  to  his  place 

And  told  him,  with  a  doleful  face, 

It  would  not  shave  ;  and  Drew  would  state  : 

"  I'll  do  it  for  you  While  You  Wait." 

The  above  is  an  extract  from  a  rhymed  cir- 
cular, which  goes  to  prove  that  one  of  the 
"  Divine  Nine,"  at  all  events,  is  not  adverse 
to  "  paling  "  with  the  hardware  man.  We 
have  seen  this  poetic  rhapsody  on  the  merry 
art  of  the  blade  grinder  before,  but  we  did 
not  know  till  very  recently  that  its  author, 
Henry  Drew,  of  Romsey,  is  over  70  years  of 
age,  and  yet  visited  the  Chicago  Exhibition 
last  year.  On  his  return  he  was  made 
mayor  of  his  native  town.  We  often  speak 
of  the  "old  school"  of  ironmongers,  but 
Mr.  Drew  seems  to  combine  the  virtues  of 
both  the  old  and  the  new  schools. — Hard- 
wareman. 


A  Rare . . 
Opportunity 


To  secure  a  first-class  HARDWARE 
STOCK  and  business  in  thriving 
locality.  Tenders  wanted  for  stock, 
fixtures,  rolling  stock,  etc.,  of  A.  J. 
Fraser,  Lachute,  Que.  Apply  at 
once  for  particulars  to 


NORMAN  MCCILLIS 


Trustee 


Lachute,  Que. 
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MONTREAL    MARKETS. 

Montreal,  August  3,  1894 

HARDWARE. 

THE  general  hardware  market  is  quiet, 
as  it  normally  is  at  this  season  of  the 
year.  Only  a  few  lines  of  shelf  goods 
— those  we  noted  last  week —  show  any 
degree  of  life,  and  the  aggregate  movement 
is  not  extensive.  Fair  orders  of  a  small 
kind  are  again  noted  this  week  for  screws 
and  carriage  bolts,  and  there  has  been  some 
enquiry  also  for  guns  and  ammunition.  The 
few  orders  that  we  noted  last  week  for 
sleigh  bells,  etc.,  from  the  Northwest  have 
not  been  repeated,  and  in  other  lines  there 
has  been  nothing  special  to  mention. 

Wire — Trade  is  quiet  in  this  line,  with 
nothing  of  moment  to  report  in  any  line. 

Rope — There  is  only  a  very  small  trade 
doing,  and  prices  are  unchanged.  We 
quote  :  Sisal,  7  to  7}4c.  for  7-16  in.  and  up- 
wards, and  14c.  for  deep  sea  line.  Pure 
Manilla,  9XC-  *or  7-10  in-  an^  upwards, 
93^c.  for  smaller. 

Cutlery  —  Trade  continues  small  and 
unimportant. 

Sporting  Goods — Further  enquiry  is 
noted  for  guns  and  ammunition  this  week. 
In  fact,  they  are  beginning  to  move  in  a 
general  way. 

Cut  Nails — There  is  little  or  no  demand 
to  report  for  these.  Quotations  are  nominal 
on  the  basis  of  $1.80  to  $1.85,  but  it  is  not 
unlikely  that  something  would  be  conceded 
on  this  level  in  the  case  of  a  good  sized 
order. 

Wire  Nails — Have  shown  little  change 
in  their  position  since  our  last.  The  move- 
ment is  small  and  discounts  remain  as 
before. 


Horse  Nails — No  special  improvement 
to  note  in  this  line.  A  few  sorting  orders  is 
all  there  is  to  note. 

Green  Wire  Cloth — The  market  for 
this  is,  as  already  noted,  practically  closed. 
The  same  is  to  report  in  the  case  of  screen 
doors  and  blinds. 

Tacks— No  improvement  has  transpired 
in  these,  demand  ruling  quiet.  The  basis  of 
cost  remains  as  before. 

Carriage  Bolts,  Screws,  Etc. — As 
noted  last  week,  quite  a  few  fair-sized  orders 
for  these  have  been  received. 

Chain — Nothing  special  to  report. 

Horseshoes — There  has  been  no  change 
in  these  as  compared  with  the  position  a 
week  ago.  Business  rules  on  the  quiet  side 
and  pi  ices  are  unchanged. 

Ware — A  moderately  fair  trade  is  doing 
in  white  and  Peerless  ware. 

Tools — A  few  orders  for  special  lots  of 
carpenters'  tools,  more  especially  spirit 
levels,  is  the  only  business  to  note. 

Ice  Cream  Freezers — Demand  for  these 
is  about  over. 

Winter  Goods— The  orders  for  sleigh 
bells,  etc.,  that  we  noted  on  Northwest  ac- 
count last  week  have  not  been  repeated. 

Supplies— Both  building  and  plumbing 
supplies  continue  dull. 

Lead  Pipe — Only  a  few  small  lots  mov- 
ing. 

Hinges — Further  fair-sized  orders  for 
heavy  hinges  are  again  to  note  this  week. 
Demand  for  other  kinds  is  nil. 

Tar — There  is  not  much  change  to  note 
in  this  line.  In  rosins  the  feeling  is  firm,  in 
sympathy  with  advices  from  primary  mar- 
kets, and  values  are  well  maintained  in  con- 
sequence.   We  quote:  Rosins,  $2.75  to  $5.25 


as  to  brand  ;  coal  tar,  $3.25  to  $3.71;  ;  cotton 
waste,  5  to  7c.  for  colored  and  7  to  10c.  for 
white  ;  oakum,  5X  to  7>£c.,  and  cotton  do. 
10  to  12c. 

Turpentine— Another  decline  of  ic.  has 
transpired  in  this  article  since  our  last  re- 
port. This  is  hard  to  understand  in  view  of 
the  fact  that  stocks  here  are  small,  and  ad- 
vices from  the  South  are  not  calculated  to 
induce  decline.  The  fact  remains,  however, 
that  sales  have  been  made  at  45  to  46c. 

Cement — There  has  been  a  rather  better 
demand  for  cement  since  our  last,  princi- 
pally from  western  buyers.  Stocks  are 
ample,  however,  and  the  feeling  if  anything 
is  easier,  though  there  is  no  quotable 
change.  We  quote :  $1.95  to  $2.05  for 
English  brands,  and  $1.85  to  $1.95  for 
Belgian,  and  to  arrive,  English  brands  $1.95, 
and  Belgian  $1.80  to  $1.90. 

Firebrick — Demand  for  these  is  even 
less  than  it  was  a  week  ago.  Values,  how- 
ever, are  unchanged  at  $15.50  to  $19.50  per 
1,000  as  to  brand. 

METALS. 

The  heavy  iron  and  metal  market  does 
not  show  any  special  improvement.  The 
value  of  business  doing  is  moderate,  and 
with  the  exception  of  tin  and  Canada  plates 
the  general  tenor  of  values  is  steady. 
Dealers,  however,  expect  that  business  must 
soon  increase  if  it  is  going  to  at  all. 

Pig  Iron — The  business  doing  is  small 
and  chiefly  confined  to  Nova  Scotia  and 
American  pig.  For  the  nonce  the  latter  has 
certainly  established  itself  on  this  eastern 
market,  for  as  it  can  be  brought  in  in  car- 
load lots  and  sold  cheaper  than  Scotch,  the 
latter  is  out  of  it.  Sales  of  No.  2  American 
pig  are  spoken  of  at  $17.25  duty  paid.  In 
Scotch  iron  no   quotations  are   possible  ex 


McClary's  Famous  Furnaces 

Our  Steel  Dome  and  Steel   Low  Radiator  Coal  Furnace,  with 
three  steel  radiating  flues,  is  the  most 

Powerful  and  Economical 

heater  in  Canada.     Send  card  for  descriptive  catalogue  and  testimonials. 


THE  McCLARY  MFG.  CO. 

London  .  Toronto  .  Montreal  .  Winnipeg1  .  Vancouver. 
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TIHIE       OISTL^^ 


Sellable  Low-priced  Binder  Twine 


IS      THE  


"Common  Sense 


99 


ZBZR^ItsriD 


Cheap  and  Easy  to  Work.  Follows 
Manilla  on  all  machines  in  good  order 
without  change  or  adjustment. 

Completely  weather  and  rot  proof. 
Be  sure  you  get  "COMMON  SENSE"  brand- 
ed on  bales,  also  on  tag  attached 
to  each  bundle. 


I  ain't  as  pretty  as  Manilla,  but 

I  get  there  just  the  same. 

(trade-mark    registered) 

O        "COMMON    SENSE." 

(Dick's  process — Patent 

applied  for) 

Take  From  This  End. 


The  Trade  Only  Supplied 


Wholesale  Agents  : 


.4L 


L 


I 


&C0. 


30    Front  St.   West,  TORONTO 


Importers  of  Hardware,  Metals,  Tin  Plate,  Etc. 


ENGLISH    HOUSE 


SHIPPING   OFFICE  : 


SAMUEL,  SONS  &  BENJAMIN 


164  Fenchurch  St.,  London,  E.C. 


No.  1  Rumford  Place, 

.LIVERPOOL 
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"Empire 


n  i 

Daten 


MADE   OF 


CALVANIZED  TINNED  STEEL 


Warranted  Rustproof 


Send  for  Price  List  and  Catalogue 


Metallic  Roofing  Co. 


84  to  90  Yonge  St.,  TORONTO. 


LIMITED. 


MONTREAL  MARKETS—  Contiuned. 

wharf,  for  the  reason  that  there  are  no  sup- 
plies in  the  docks  at  all.  Ex  store,  ihe  best 
that  can  be  done  with  Summerlee«and  equal 
brands  is  $20,  and  it  is  offered  to  anive  at 
$19.50.  We  quote:  Surr.merlee,  $20  ;  Egl:n- 
ton,  $18.50;  Carnbroe,  $18.50;  Ferrona, 
$16.50  to  $17  ;  and  Siemen's,  No.  1,  $16.50 
to  $1675. 

Bar  Iron — Business  in  bar  iron  is  quiet 
and  prices  are  not  quotably  changed 
from  the  basis  of  $1.70  to  $1.75.  Though 
this  is  the  case,  however,  it  is  quite  possible 
that  any  genuinedisposiiion  toward  purchas- 
ing would  lead  toorders  being  booked  pretty 
freely  at  the  inside  figure. 

Tin  Plates -Fair  sized  lots  have  been 
placed  for  import  at  easy  prices.  On  spot 
$3  has  been  cut  upon  for  round  lots,  and  we 
have  to  reduce  our  quotation  in  consequence 
to  $2.85  to  $3.  There  has  been  no  change 
in  charcoal  which  rules  at  $3.35  to  $3.50  ac- 
cording to  brand. 

Canada  Plates — These  are  quiet  and 
rather  easier  in  their  tone  as  round  lots  have 
been  placed  during  the  week  at  lower  prices. 
In  fact  we  quote  $2  10  to  $2.15  as  a  range. 

Terne  Plates— Our  inside  figure  has 
been  cut  upon  in  the  case  of  round  lots,  but 
for  ordinary  business  $6  to  $6.20  is  a  fair 
range. 

Sheet  Iron— There  is  a  moderate  trade 
doing  in  this  and  the  bjsis  is  as  previously 
quoted,  $2  40. 

INGOT  TIN — Business  in  this  is  not  brisk 
and  prices  are  unchanged.  For  round  lots 
I7>^c.  is  the  idea,  while  18c.  represents  the 
basis  for  ordinary  qualities. 

IRON  Pipe — Business  in  this  is  very  dull 
and  the  tone  is  easy.  D  scounts  are  70  and 
and  5  for  black,  and  50  and  5  for  galvanized. 

Copper — There  is  no  change  to  report. 
We  quote  as  before,  9%c.  to  lor.  according 
to  quantity. 


Steel— There  is  a  moderate  jobbing 
business  to  note.  We  quote  :  Best  cast  steel 
10^  to  12c. ;  spring,  $2.50  ;  tire,  $2.50  to 
$2.75  ;  sleigh  shoe,  $2.40  ;  round  machinery 
steel,  $3. 

Spelter — No  improvement  in  spelter, 
and  we  report  last  week's  quotations,  $4.25 
to  $4.50. 

Zinc  Sheets— A  small  business  is  doing 
at  former  prices,  $5  to  $5.25. 

Hoops  and  Bands— Trade  is  quiet  and 
prices  are  unchanged  at  $2.30  to  $2.35. 

Galvanized  Iron — A  moderate  business 
is  doing,  and  the  lone  is  steady.  We  quote  : 
<\%  to  4/4c  for  ordinary  brands;  Morewood 
5X  to  6c;  tinned  sheets,  coke,  No.  24,  6  to 
6^c ;  No.  26,  b}i  to  6^c,  with  the  usual 
extra  for  larger  sizes. 

Antimony — This  is  quiet  and  unchanged 
at  \o%.  to  12c. 

GLASS. 

There  is  no  change  in  the  glass  market,  and 
business  does  not  improve.  We  quote:  $1.25 
for  first  break  ;  $1.30  second  break,  per 
50  feet ;  $325  for  first  break  per  100  feet  ; 
putty  in  bulk,  $1.85. 

PAINTS  AND  OILS. 

There  is  little  to  note  in  the  paint  market, 
and  though  some  in  trade  contend  that  the 
cutting  in  prices  is  over,  others  claim  that  it 
is  still  resorted  to.  In  oils  the  demand  in  a 
jobbing  way  has  been  fair,  and  sales  of  lin- 
seed oil  have  transpired  at  56  to  58c.  for 
boiled  and  54  to  55c.  for  raw.  In  seal  oil 
trade  is  quiet,  there  being  no  specu- 
lative demand  for  the  article  at  all. 
Jobbing  prices  remain  as  last  noted. 
We  quote  :  Choice  brands  white  lead, 
Government  standard,  $4.75;  No.  1,  $4.50; 
No.  2,  $4.25  ;  No.  3,  $4  ;  No.  4,  $3-75;  dry 
white  lead,  4^c;  red  lead,  pure,  ^%c;  do., 
No.  1,  4c;  zinc  white,  pure,  $7.25;  No.  1, 
$6.25  ;  No.  2,  $5.25;  linseed  oil,  round 
lots,  raw,  54  to  55c,  boiled,  57  to  58c;  seal 
oil,  45c. 


CHEMICALS  AND  DYESTUFF9. 
Recent  advices  from  abroad  on  borax 
have  been  weak  and  with  a  decline  of  10s. 
per  ton.  Aside  from  this  there  has  been  no 
change  in  the  market,  which  has  rued  quiet 
and  steady  upon  the  whole.  There  has  been 
further  demand  for  bleaching  powder, 
values  on  which  have  ruled  steady.  We 
quote  :  Bleaching  powder,  $2.50  lo  $2  75  ; 
bicarb,  soda,  $2.25  to  $235;  sal  soda, 
70  to  75c.  ;  carbolic  acid,  lib.  bottles, 
25  to  30c.  ;  caustic  soda,  60  per  cent.,  $2.15 
to  $2.75  ;  ditto,  70  per  cent.,  $2.40  to  $2  50  ; 
chlorate  of  potash,  20  to  22c;  alum,  $1.40  to 
$1.50  ;  copperas,  75  to  80c.  ;  sulphur  flour, 
$1.75  to  $2.00  ;  ditto  roll,  $2.00  to  $2.10  ; 
sulphate  of  copper,  $4.50  to  $500;  white 
sugar  of  lead,  7^  to  8^c.  ;  bicarb,  potash, 
10  to  12c.  ;  sumach,  Sirily,  per  ton,  $75  to 
$80  ;  soda  ash,  48  to  50  percent.,  $1.15  to 
$1.50  ;  chip  logwood,  $2  00  to  $2  10  ;  castor 
oil,  t]/z  to  7c. ;  and  Norwegian  cod  liver  oil, 

$25  to  $26. 

PETROLEUM. 

Demand  for  petroleum  continues  slow, 
being  confined  to  a  small  jobbing  move- 
ment at  steady  prices.  We  quote  :  Can- 
adian refined  at  11c.  in  shed  in  Montreal 
for  round  lots,  and  12c.  for  small  quantities. 
American  petroleum,  14  4  5c.  in  car  lots, 
15XC  in  10-barrel  lots,  I5>£c.  in  5-barrel 
lots,  and  16c.  for  single  barrels,  net  cash  ; 
American  benzine,  23  to  25c.  ;  Canadian 
benzine,  ioi/c  Petrolea;  12XC.  Montreal. 
HIDES. 

The  situation  of  the  hide  market  is  un- 
changed. Receipts  have  continued  light 
and  the  demand  slow.  The  feeling,  how- 
ever, in  values  is  steady.  We  quote  No.  1 
at  3^c,  No.  2  at  2^.,  No.  3  at  \%c.  The 
receipts  of  lambskins  have  been  larger  and 
prices  steady  at  25  to  30c.  each.  Calfskins 
have  been  more  plentiful  at  5c,  but  there  is 
no  demand  from  tanners  for  thern  at  present. 
TALLOW. 

The   tallow   market  continues  quiet  and 
about  steady  at  6X  to  6^"c  ,  as  to  quality. 
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MONTREAL  MARKETS— Continued 

MONTREAL    TRADE    NOTES. 

A.  C.  Leslie,  of  A.  C.  Leslie  &  Co.,  reports 
that  the  British  pig  iron  markets  are  rather 
firm  in  their  tone  at  present. 

Mr.  Newman,  of  Caverhill,  Learmont  & 
Co.,  left  this  week  on  a  fortnight's  visit  to 
his  family,  who  are  summering  on  the  Maine 
seacoast. 

W.  H.  Cottingham  &  Co.'s  friends  and 
patrons  are  requested  to  write  and  get  one 
of  their  new  fall  catalogues  of  art  materials, 
which  will  be  isued  shortly. 

Mr.  Thorpe,  of  Pilkingon  Bros.,  reports 
that  the  glass  market  continues  quiet,  as  is 
usually  the  case  during  the  midsummer 
season. 

The  many  advantages  of  the  Crescent 
dampers,  of  which  Thos.  Davidson  &  Co. 
are  the  sole  manufacturers,  are  obvious  to 
the  trade. 

Wm.  McNally  it  Co.  sent  forward  some 
round  lots  of  cement  to  the  West  during  the 
past  eight  days  or  so. 

McArthur,  Corneille  &  Co.'s  advices  from 
the  South  during  the  week  state  that  since 
the  advance  of  il/zC.  in  spirits  of  turpentine 
last  week  they  have  quieted  down  again. 

The  total  shpments  of  cement  from  here 
to  the  West  since  the  date  of  last  writing  is 
approximated  at  3,500  casks. 

Speculators  are  entirely  out  of  the  seal  oil 
market  this  summer.  A  dealer  remarked 
last  Tuesday  that  there  had  not  been  a  sale 
of  a  regular  large  line  for  months  now. 

Arrivals  of  cement  during  the  week,  5,000 
casks  English  ar  d  2,000  Belgian,  which 
makes  a  total  to  da'e  of  58,775  casks.  The 
stock  on  the  wharf  at  present  is  placed  at 
6,000  casks,  and  about  the  same  quantity  is 
held  in  store. 

There  is  not  a  ton  of  Scotch  pig  iron  on 
the  wharf  at  present.  This  is  an  unusual 
state  of  affairs,  and  can  be  attributed  to 
the  keener  competition  this  summer  of  Nova 
Scotian  and  American  pig. 

The  Fabr  que  Nationale  d'Armes  de 
Guerre,  Herstal  near  Liege,  Belgium,  con- 


trolled by  Dumoulin  Freres,  of  Liege,  who 
are  represented  in  Canada  by  Painchaud, 
Squire  &  Co.,  Montreal,  has  obained  a  con- 
tract for  the  supply  of  50,000  rifles  and  25,- 
000,000  cartridges  to  the  Brazilian  Govern- 
ment. The  order  was  carried  off  in  the  face 
of  keen  competition.  The  same  company 
have  also  been  commissioned  to  supply  25,- 
000  new  rifles  to  the  Belgian  Government. 


TORONTO    MARKETS. 

Toronto,  Aug.  3,  1894. 

HARDWARE. 

NO  new  features  are  presented.  Trade  is 
enjoying  to  the  full  its  usual  midsum- 
mer quietude.  In  no  one  line  does 
there  appear  to  be  any  activity.  Quietness 
reigns  everywhere.  Some  forward  orders  are 
being  shipped  in  sporting  goods,  and  busi- 
ness in  this  line  shows,  if  anything,  signs 
of  improving.  The  plumbers'  trade,  too,  is 
brightening  a  little.  Wire,  rope,  nails,  tacks 
and  such  lines  are  dull  and  featureless.  The 
paint  and  oil  men  are  doing  scarcely  any- 
thing, business  with  them  being  quieter 
than  is  usual  at  this  time.  Payments  are 
fair 

Wire — Plain,  barb  and  twist  are  still  dull, 
while  tinners'  and  coppered  steel  continue 
to  be  the  only  kinds  receiving  attention. 

Rope — Remains  dull  with  prices  as  before. 
We  quote:  Sisal, 7-i6in. and  larger,7>£c.;  %, 
5-16,^  in.,  8c.  Manilla,  7-16  in.  and  larger 
9^c.;  X.  5-16.  H  in-.  IC,c. 

Cut  Nails — Quiet  with  base  price  un- 
changed at  $1.80  Toronto  for  car  load  lots 
and  $1.85  for  small  lots. 

Wire  Nails — Remain  unchanged  as  be- 
fore, only  small  lots  going  out.  Discounts 
are  unchanged  at  75,  10  and  5  per  cent., 
shipments  in  10-keg  lots  being  prepaid. 

Horse  Nails— Trade  is  firm  at  un- 
changed prices.  Discounts  are  60  per  cent, 
off  "  C,"  and  60  and  2%  per  gent,  off  "  P.B.'» 

Cutlery — Business  is  still  confined  to  a 
few  forward  orders. 

Sporting  Goods — Some  forward  orders 
for  guns,   rifles   and  ammunition  are  being 


shipped,  but  trade  does  not  exhibit  much 
briskness  yet,  although  there  are  signs  of  its 
opening  up,  and  a  good  business  in  the  fall 
is  anticipated. 

Tacks — Business  is  quiet.  We  quote  : 
Cut,  carpet  blued,  gimp,  60  per  cent.;  do., 
tinned,  70  per  cent. ;  copper  nails,  62^  per 
cent.;  clout  nails,  60  to  6j%  per  cent.; 
trunk  nails,  60  to  65  per  cent.;  shoe  finders' 
tacks,  50  per  cent.;  shoe  nails,  Hungarian 
nails,  etc.,  2,7  per  cent. 

Chain — Business  is  still  confined  largely 
to  orders  for  fall  delivery  for  cow  ties. 

Horseshoes — There  is  not  much  doing, 
and  prices  are  unchanged  at  $3.80  Toronto, 
and  $3.85  London. 

Ware — White  ware  is  quiet  and  not  much 
else  can  be  said  of  Peerless  and  Eclipse 
wares. 

Plumbers'  Supplies— Trade  seems  to 
be  brightening  up  a  little,  although  no  great 
activity  is  displayed  yet. 

Lead  Pipe — Dulness  is  still  the  feature  of 
this  article,  the  lots  moving  being  small.  We 
quote  :  Toronto  and  the  west  30  per  cent, 
off  in  small  lots,  and  30  and  10  per  cent,  off 
in  ton  lots  ;  points  east  of  Toronto  35  per 
cent,  off  in  small  lots,  and  35  and  10  per 
cent,  off  in  ton  lots. 

Builders'  Supplies— There  is  scarcely 
any  business  doing,  and  what  is  doing  is 
nearly  altogether  on  country  account. 

Hinges — Are  still  in  fair  demand  at  un- 
changed prices. 

Harvest  Tools — Scythes,  spades,  and 
shovels  are  still  moving  a  little,  but  trade  is 
gradually  dropping  off  in  this  line. 

Clothes  Wringers — No  change  to  re- 
port, either  in  regard  to  business  or   orices. 

Binder  Twine— Trade  is  lacking  life,  and 
an  unsatisfactory  feature  of  it  is  that  the  Con- 
sumers Cordage  Co.  are  advertising  direct 
to  farmers.  We  quote  :  Blue  Riboon,  8c. ; 
Red  Cap,  7c.  ;  Sterling,  6>£c.  ;  Common 
Sense,  6'^c;  prison  made,  8c.  freight  pre- 
paid. 

Tar,  Etc. — Business  fair.  We  quote  : 
Roofing  pitch,  $2.50  per  brl;  pure  coal  tar 
$4  per  brl.;    refined  coal  tar,  $4.50  per  br).; 


Best  Value 


on   Earth. 


These  are  the  Furnaces  that  secure  the 
trade  for  dealers  who  handle  them. 
They  have  no  rivals  but  many  imitators. 


Clare  Bros.  &  Co. 


....Preston,  Ont, 
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XXX  refined  coal  tar  in  quart  tins,  $i  per 
doz.;  best  Southern  pure  tar,  $6  per  brl.  and 
75c.  per  doz.  pint  tins;  pine  pitch,  $2.75 
per  brl. 

Belting — Trade  has  been  good,  partic- 
ularly in  rubber  belting. 

Cement,  Etc.  -Much  as  before.  We 
quote  :  Portland  cement  (English),  $3  per 
brl.;  New  Brunswick  plaster  paris,  $2  per 
brl.;  Canadian  water  lime,  $1.25  per  brl. 

Firebrick,  Etc.— Scotch  firebrick,  $3.25 
per  100;  Scotch  fireclay,  $1  per  100  lbs. 

METALS. 

The  metal  market  is  no  exception  to  the 
general  rule  :  It  is  quiet  and  withont  any 
strong  features. 

Pig  Iron— Sellers  of  Scotch  and  Can- 
adian pig  appear  to  be  almost  out  of  the 
market,  buyers  being  able  to  get  the  Ameri- 
can product  at  more  advantageous  prices. 
An  offer  of  Summerlee  at  $20.50  Toronto 
was  not  entertained,  the  buyer  remarking 
that  he  could  lay  Southern  iron  down  here 
at $16.  We  quote:  Summerlee,  $20.50  to 
$21  ;  Carnbroe,  $19.50;  Siemen's,  $19  to 
$20. 

Rogers,  Brown  &  Co.,  Buffalo,  report  the 
Toronto  market  for  American  pig  iron  as 
follows  :  "  We  are  unable  to  report  any  im- 
provement in  pi?  iron  beyond  the  somewhat 
increased  activity  in  Lake  Superior  charcoal 
brands  which  are  being  more  freely  pur- 
chased by  the  malleable  trade.  The  market 
is  a  waiting  one,  and  prices,  although  steady, 
are  d:scouraging  to  producers.  The  Niagara 
furnace  at  Tonawanda,  N.Y.,  which  is  a 
prominent  factor  in  the  Western  Ontario 
trade,  resumed  blast  this  week,  being  about 
the  only  coke  furnace  north  of  the  vicinity 
of  Pittsburgh  which  has  been  able  to  get  a 
sufficient  supply  of  coke  to  operate.  Stocks 
of  desirable  foundry  pig  iron  continue  to  de- 
crease. We  quote  on  the  cash  basis  f.o.b.  To- 
ronto in  bond  :  No.  1  foundry  strong  coke  iron 
Lake  Superior  ore,  $12.55  !  No.  2  foundry 
strong  coke  iron,  Lake  Superior  ore,  $12.05; 
Jackson  county  silvery,  No.  1,  $16.80  to 
$1830;  Lake  Superior  charcoal,  $15.55; 
Southern  soft,  No.  1,  $11  75  ;  ditto,  No  2, 
$11.50. 

Bar  Iron — Business  remains  quiet  and 
featureless  at  the  unchanged  base  price  of 
$1.85. 

Sheet  Iron — There  is  a  little  going 
out,  but  no  great  quantities.  We  quote 
as  follows  :  8  to  16  gauge,  $2.50;  18  ditto, 
$2.25;  20  ditto,  $2.25  ;  22  to  24  ditto,  $2.35  ; 
26  ditto,  $2.45  ;  28  ditto,  $2.65  ;  tinned  sheet 
iron,  Gorbal's,  26  gauge,  5^c.  per  lb.;  22  to 
24  gauge,  6>£c.  ;  16  to  20  gauge,  6%c. 

Iron  Pipe — Quantities  called  for  are  still 
as  a  rule  small.     Discounts  are  70  per  cent, 
for  black   and    50  to   50  and  5  per  cent,  for 
galvanized.     There  have  been  some  lots  of  ' 
American  pipe  changing  hands,  and  we  hear 


of  the  sale  of  one  lot  of  6,000  feet  at  60,  10 
and  10  percent,  discount. 

Galvanized  Iron— There  have  been 
some  lots  moving  from  stock,  but  they  have 
been  generally  snail.  Quantities  are  still 
offering  in  case  lots  at  $4.35  for  28  gauge. 

Corrugated  Iron  —  Business  keeps 
good  and  prices  unchanged.  We  quote  : 
"Owl"  brand  from  genuine  steel  plates,  zinc 
coated,  $4.25  to  $6  per  square;  painted  steel, 
same  brand,  $3  to  $4  75,  according  to 
gauge. 

Ingot  Tin — There  is  a  fairly  good  move- 
ment. We  quote  19  to  J9>£c.  for  large  lots 
and  20  to  2o^c.  for  small  lots. 

Ingot  Copper— Remains  dull  and  un- 
changed at  10  to  ioj^c. 

Sheet  Copper — Business  is  still  largely 
confined  to  brazier  sheets.  We  quote  :  Un- 
tinned,  14  to  \b%c  according  to  weight  and 
size  ;  brazier  sheets,  14  to  17c.  according  to 
quality. 

BoilerTubes— A  feworders  for  small  lots 
have  been  received  for  shipment  west.  We 
quote :  ilX  inch,  7c;  1%.  inch,  T%c.\  i^inch, 
8c;  2  inch,  8>£c. ;  2#  inch,  9c;  7.yz  inch, 
9^c;  3  inch,  n%c;  3^  inch,  14c;  4  inch, 
19c. 

Sheet  Steel — Dull  and  unchanged  in 
price.  We  quote  :  8  to  16  gauge,  $2.75 
■per  100  lbs.;  18  to  20,  $2.65;  22  to  24,  $2.85; 
26,  $3.10. 

Zinc  Spelter — There  is  some  improve- 
ment to  note  in  this  line,  but  business  is  still 
quiet.  The  idea  as  to. price  is  a%c.  for  do- 
mestic, and  4^c.  for  imported. 

Tin  Plates — There  is  a  steady  demand 
for  small  lots  at  previous  quotations.  We 
quote  $3.50  to  $3.75  for  "  I.C"  and  $3  25  to 
$3.35  for  coke. 

Terne  Plates — Stocks  are  low,  but  fresh 
lots  are  arriving.  Demand  is  good.  Prices 
are  $6.50  to  $6  75,  according  to  quality. 

Zinc  Sheets — The  improvement  noted 
last  week  appears  to  have  been  maintained 
at  4>*c.  for  case  lots  and  5c.  for  small  lots. 

Hoops  and  Bands— Business  continues 
much  as  before,  shipments  still  being  small. 
Small  lots  continue  to  be  quoted  at  $2.25,  but 
large  lots  can  be  obtained  at  lower   figures. 

Canada  Plates— There  is  a  better  trade 
doing,  principally  on  city  account. 

Solder — Trade  is  being  fairly  well  main- 
tained at  I2j£  to  14c. 

Pig  Lead — The  improvement  noted  a 
week  ago  has  been  maintained,  and  the  idea 
as  to  prices  is  still  $2.90  to  $3. 

Antimony — There  has  been  some  fair 
orders  at  9^  to  10c.  for  Cookson's,  but  trade 
on  the  whole  is  still  quiet. 

GLASS. 

There  is  some  selling,  but  the  demand  is 
nothing  what  it  should  be,  while  stocks  are 
heavy.  The  price  for  first  break  remains 
unchanged  at  the  recent  decline  of  $1.15. 


OLD  MATERIAL. 

Trade  is  dull,  and  further  declines  in 
prices  are  announced.  We  quote  as  follows  : 
Agricultural  scrap,  50c.  per  cwt  ;  ma- 
chinery cast,  50c.  per  cwt.;  stove  cast 
scrap,  30  to  35c.  ;  No.  1  wrought  scrap,  40c. 
per  cwt.  ;  N0.2,  including  sheet  iron,  hoop 
ironand  mixed  steel,  10c;  newlightscrap  cop- 
per, 6  to  6j£c ;  heavy  scrap  copper,  7 
to  7Kc-i  °'d  copper  bottoms  %%  to  6c; 
light scrapbrass  3%  to4c;  heavy  yellowscrap 
brass  5c;  heavy  red  scrap  brass,  5/£c; 
scrap  lead,  1%  to  i&c.  ;  scrap  zinc, 
i/4  to  i^c;  scrap  rubber,  3  to  3^c ;  coun- 
try mixed  rags,  50  to  70c  ;  clean  dry  bones, 
50  to  60c  per  100  lbs.  ;  borings  and  turn- 
ings, 10c. 

PAINTS  AND  OILS. 

Trade  is  unsatisfactory,  and  for  July 
seems  to  have  been  smaller  than  during  the 
same  period  a  year  ago.  Payments  are 
better  than  one  would  expect  under  the  cir- 
cumstances. 

White  Lead — There  is  little  or  nothing 
doing.     The  ruling  price  is  still  a%  to  4^c. 

Linseed  Oil— Does  not  exhibit  much 
life,  and  prices  rule  as  before  at  53  to  54c. 
for  raw  and  56  to  57c.  for  boiled. 
,  Turpentine— This  in  a  little  better  de- 
mand than  linseed  oil,  but  still  it  is  quiet 
while  stocks  are  heavy.  We  quote  42  to 
43c  f.  o.  b.  Toronto. 

Paris  Green — Business  is  now  confined 
to  an  odd  order  or  so,  while  stocks  are 
heavy  as  a  result  of  the  circumstances  noted 
last  week.  We  quote  as  before  :  English, 
112  lb.  drums,  14  to  i4}4c;  and  56  lb.  drums 
at  14)4  to  15c  ;  cases,  18c.  Canadian,  100 
lb.  drums,  13c;  1  lb.  packages,  \a,%c 

Prepared  Paints— Trade  is  quiet  and 
prices  unchanged  at  $1.05  for  pure. 

Castor  Oil — There  is  only  a  small  trade 
doing.  Quotations  are  6%  to  6^c.  in  case 
lots  and  7c  in  single  tins. 

Seal  Oil— Quiet  and  unchanged  at  58  to 
59c.  per  gallon. 

HIDES,  SKINS,    WOOL  AND  TALLOW. 

Hides— Supply  is  good,  but  there  is  rjo 
accumulation  of  stock,  and  demand  is  fair. 
Dealers  are  paying  3c,  and  selling  cured  at 

Skins — Dealers  are  paying  30c  all  round 
for  lamb  skins  and  pelts. 

Wool — Has  been  offering  freely  at  un- 
changed prices.  The  prices  they  are  now 
paying  are  :  Ordinary  combing,  17c;  fine 
clothing  and  down,  18  to  19c;  rejections,  12 
to  13c,  and  unwashed,  10  to  lie. 

Tallow — As  before.  Dealers  are  paying 
4%"  to  $%c.  and  selling  at  1%  to  s,}ic. 

PETROLEUM. 

Trade  remains  much  as  before.  We  quote, 
in  5  to  10  brl.  lots,  imperial  gallon,  Toronto: 
Canadian,  12  to  I2^c;  carbon  safety,  15X 
to  16c;  Canadian    water  white,  16  to   17c; 
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American  water  white,  18  to  19c;  photogene, 

20c. 

ASHES. 

Business  in    ashes    continues  quiet,  and 

values  are  nominally  unchanged.  We  quote  : 

First  pots,  $4;  seconds,  $3.65;  pearls,    $5.40 

to  $5.50  per  100  lbs. 

MARKET    NOTES. 

H.  S.  Howland,  Sons  &  Co.  have  a  new 
line  of  revolvers  in  stock. 

W.  Mullett,  hardware  merchant,  Toronto, 
has  removed  his  stock  from  his  Broadview 
avenue  store  to  his  store  in  Queen  street. 

H.  S.  Howland,  Sons  &  Co.  are  just  in 
receipt  of  a  large  consignment  of  Wosten- 
holm's  "I.X.L."  pocket  cutlery. 

The  Gurney  Foundry  Co.  have  received 
an  order  for  one  of  their  new  Oxford  hot  air 
heaters  to  be  shipped  to  Belfast,  Ireland. 

Chas.  Boeckh's  travelers  are  now  all  on 
the  road  with  a  full  line  of  samples.  "Trade,"' 
says  Mr.  Boeckh,  "is  still  gradually  increas- 
ing." 

Keith  &  Fitzsimmons,  Toronto,  have  re- 
ceived the  contract  for  heating  the  Brock- 
ville  Asylum.  It  is  understood  that  radia- 
tors made  in  the  United  States  will  be  used. 

The  price  of  "Dead  Shot"  powder  has 
been  reduced  50c.  per  keg,  and  H.  S.  How- 
land, Sons  &  Co.  are  drawing  the  attention 
of  the  trade  to  this  fact  in  an  advertisement 
elsewhere. 

A  neat  catalogue  and  price  list  has  just 
been  issued  by  the  Kemp  Mfg.  Co.,  Toronto. 
It  is  well  illustrated,  compact  and  well  ar- 
ranged. Dealers  will  find  it  handy  for  re- 
ference when  making  up  orders. 

The  Gurney  Foundry  Co.  hive  just  re- 
ceived an  order  from  one  of  their  branch 
offices  for  26  car  loads  of  their  new  Oxford 
radiators.  This  order,  with  many  others  on 
hand,  will  keep  them  busy  for  a  while. 

The  Gutta  Percha  and  Rubber  Co.  have 
just  filled  a  contract  for  belting,  comprising 
12  large  belts  which  will  aggregate  between 
two  and  two-and-a-half  tons.  .The  demand 
for  their  "  Red  Strip"  and  "  Lion  "  brands 
of  threshing  belts  is  still  good. 

The  issue  of  the  beautifully  lithographed 
catalogue  of  brass  and  iron  bedsteads 
which  Hardware  recently  announced  had 
been  issued  by  Rice  Lewis  &  Son,  Ltd.,  is 
limited,  and  the  trade  should  not  therefore 
delay  in  writing  for  copies. 

Clauss  Shear  Co.  are  in  receipt  of  a  large 
consignment  of  their  famous  "  Clause " 
razors  which  they  are  putting  on  the  Can- 
adian market.  These  razors  are  claimed  by 
the  makers  to  be  the  best  manufactured  in 
the  United  States. 


Fire  broke  out  Saturday  in  the  establish- 
ment of  Hy.  Sing,  dealer  in  house  furnish- 
ings and  stationery,  Port  Hope,  doing  from 
$3,000  to  $5,000  worth  of  dairnge.  Total 
insurance  on  stock,  $8,000. 


RAZORS 


See  our  fully  warranted   German 
Hollow   Ground   Razors.      Fresh 
stock  just  received.     Good  assort- 
ment, low  price,  splendid  value. 

A.    C.    LESLIE    &    CO.  Montreal  and  Toronto. 


Our 

Specialty 


PURE  TURPENTINE 


Our  Customers 
Need  fear  no 
Adulteration 


Every  barrel  guaranteed  !     We  are  headquarters  for  the  Pure  Article. 
Remember  these  facts  when  placing  your  orders. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W.,  TORONTO 


BEST  ON  THE  MARKET. 

Manufactured  by  Write  for  sample  cards  and  prices. 

The  James  Robertson  Co.  Ltd.,  Toronto 


Vlake  New  Customers 


and  please  .  . 
your  old  ones 


BY    HANDLING 


Work  easier,  cut  better  I 

and  wear  twice  as  long 
as  any  others.     .     .     . 


'Clauss  Scissors 


M 


CLAUSS  SHEAR  CO., 


TORONTO. 
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UNITED  STATES    MARKETS. 

New  York,  Aug.  3, 1894. 

PIG  Tin  — Nearly  1,500  tons  have  ar- 
rived here  during  the  past  month, 
mostly  fro m  England.  Of  it-elf,  that 
shows  further  addition  to  the  spot  supply, 
since  consumption  has  not  been  above  the 
average  for  the  season,  while  the  season  has 
been  du'ler  than  usual.  Shipments  from 
the  Straits  during  the  month  were  no  less 
than  3,900  to-s,  ag  tinst  2,425  ions  in  July, 
1893.  The  month's  shipments  include  3,300 
tons  to  Great  Britain  and  America  and  600 
tons  to  the  continent.  Large  supplies  for 
the  near  futuie  as  well  as  for  the  present  are 
thus  virtual'y  assured.  The  market  suffers 
more  or  less  from  the  weight  of  this  load  and 
inaction  on  Ue  pare  of  buyers,  but  no  de- 
cided movement  in  prices  took  place.  About 
18.70c.  bid  an!  18.80c.  asked  covered  the 
range  on  fivt-tun  or  larger  lots,  delivery 
during  the  next  60  days. 

Copper — Lake  Superior  ing  t  was  openly 
offered  at  9.20c.  for  delivery  any  month  this 
year.  Less  pretentious  offers  weie  made  at 
9>£c.  for  prompt  or  near  future  delivery,  and 
endeavors  to  secure  orders  at  9.10c.  were 
very  slimly  rewarded.  In  short,  it  looked 
very  much  as  though  9c.  was  nearest  to 
actual  market  value  where  anything  in  the 
nature  of  round  lots  were  involved.  There 
is  quite  as  much  evasion  as  to  true  value  for 
other  varieties,  and  8^  to  8^c.  for  electro- 
ytic  and  8%  to  8^c.  for  ordinary  casting 
would  appear  to  be  full  va'ue.  Regarding 
business  the  general  report  went  to  show 
that  it  is  still  on  a  moderate  scale,  and  that 
the  demand  is  exceedingly  tame. 

Pig  Lead — There  was  little  change  in  the 
condition  of  the  market.  Offerings  were 
small  for  prompt  shipment  and  delivery  dur- 
ing the  next  thirty  days.  The  demand  was 
commonplace.  However,  prices  were  held 
stiffly  at  3.65c.  f>r  spot,  and  few  offerings 
were  made  at  less  than  3.60c.  for  August  de- 
livery. Single  car  loads  were  sold  at  thosf 
figures.  St  Louis  wire  to  the  Metal  Ex- 
chmge  was  raised  to  3.35c.  The  London 
cable  was  £g  us.  3d.  for  soft  Spanish. 

Spelter — No  improvement  is  visible  in 
the  demand  or  in  sales  of  this  metal  here. 
The  offering  is  rather  more  liberal,  and  it 
would  appear  easier  to  purchase  ordinary 
Western  brands  at  3.45  to  3.50c.  laid  down 
here  or  at  common  point,  early  shipment. 
In  fact,  there  were  free  sellers  at  the  higher 
quotation.  St.  Louis  wire  to  the  Metal  Ex- 
change was  3.22^c.  London  cables  quoted 
^15  us.  3d.  for  good  merchant  brands. 

Antimony — The  demand  continues  slow. 
Prices  are  easier  at  8>£c.  for  Hallett's,  and 
ioc.  for  Cookson's,  on  the  spot. 

Tin  Plate — Business  was  on  a  small 
scale,  and  is  still  checked  more  or  less  by  the 
tariff  uncertainties.  The  transactions  that 
do  go   through  are  chiefly  at  former  prices. 

Iron  and  Steel — In  this  quarter  trade 
continues  to  be  of  routine  type  all  through 


and  of  moderate  volume  This  is  the  experi- 
ence in  both  crude  miteiial  and  finished  pro- 
ducts. Prices  show  very  little  movement, 
but  appeat  rather  weak. 


PERSONAL  MENTION. 

EL1AS  H.  LYONS,  formerly  with  M.  & 
L.  Samuel,  Benjamin  &  Co.,  but  now 
the  Chicago  manager  of  the  firm  of 
Lazarus,  Rosenfeld  &  Co.,  is  in  Toronto  en 
route  home  from  a  len  weeks'  trip  to  Europe. 

Ex-Aid.  Frank  Moses,  of  Piatt  &  Moses, 
Toronto,  is  laid  up  with  a  sprained  ankle. 

A  E.  Yeomans,  western  traveler  for  the 
Toronto  Lead  and  Color  Co.,  is  summering 
on  the  upper  lakes. 

W.  A.  McLeod,  of  the  Banner  File  Works, 
Almonte,  was  in  Toronto  Wednesday  on 
business. 

F.  A.  York,  representing  Henry  Rodgers, 
Sons  &  Co.,  Wolverhampton,  Eng.,  has  been 
in  Toronto  some  days  showing  samples. 

W,  K.  Ross,  of  Chicago,  representing  the 
Stanley  Iron  Works,  paid  a  business  visit  to 
Toronto  this  week. 

Edward  Gurney,  President  of  the  Gurney 
Foundry  Co.,  has  gone  to  Magnolia,  Mass., 
with  his  family  for  the  summer  months. 

J.  S.  Howie,  of  Howie  &  Feely,  Brantford, 
and  Mr.  Finlayson,  their  clerk,  were  in  town 
this  week. 

Mr.  and  Mrs.  Maurice  Frankel,  of  Frankel 
Bros.,  are  on  a  trip  to  the  Lower  Provinces. 
They  are  expected  to  return  next  week. 

W.  K.  Fuller,  representing  the  Ross- 
Fuller  Association,  New  York,  has  been 
looking  up  business  in  the  interest  of  his  firm 
in  Toronto  this  week. 

H.  Miller,  of  the  firm  of  Miller  &  Morse, 
Winnipeg,  arrived  in  Toronto  last  week,  met 
his  wife,  who  had  preceded  him,  and  then 
started  for  a  six  months'  pleasure  jaunt 
through  Europe. 

Among  the  outside  merchants  who  have 
been  in  Toronto  during  the  week  are  :  A. 
Saunders  and  Mr.  Harper,  of  Harper  &  Lee, 
Godench;  N.  Courtemanche,  Penetang;  H. 
S.  May,  Huntsville;  Mr.  McEdwards,  of 
McEdwards  &  Moore,  St.  Catharines;  Mr. 
Clarke,  of  Clarke  &  Henderson,  Niagara 
Falls;  Mr.  McLaughlin,  of  the  Bowman 
Hardware  and  Sporting  Goods  Co.,  Hamil- 
ton. 

SENDING  OUT  STATEMENTS. 

THE  following  article,  which  appeared 
in  Iron  Age,  discusses  the  position  of 
statements  in  connection  with  the 
collection  of  accounts,  and  gives  suggestions 
which  deserve  careful  attention  : 

Some  business  men  can  tell  why  they  suc- 
ceed ;  others  wonder  why  they  fail.  The 
successful  man  runs  his  business.  A  busi- 
ness can  run  itself;  so  can  a  wagon,  but  only 
down  grade. 

Every  day  we  see  business  men  riding 
down  grade.  They  know  they  are  moving, 
but  do  not  bother  themselves  about  the  di- 


rection they  are  going,  and  never  realize 
their  tiue  condition  until  they  strike  an  ob- 
struction. This  obstruction  they  call  experi- 
ence. The  business  methods  of  such  men 
should  be  avoided.  The  methods  of  a  suc- 
cessful man  or  firm  are  worthy  of  close 
study. 

A  remarkable  thing  in  connection  with 
almost  every  assignment  is  the  large  show- 
ing of  alleged  assets  called  "accounts  due 
the  firm."  Inability  to  collect  outstanding 
accounts  is  the  cause  of  almost  all  failures. 
The  reason  for  this  can  be  safely  attributed 
to  an  underestimation  of  the  value  of  regul- 
arly rendering  properly  prepared  statements 
of  accounts.  It  is  not  surprising  that  a  coun- 
try merchant  knows  which  firms  he  can 
"  stand  off  ;  "  he  gains  this  knowledge  by  the 
statements  sent  him.  The  prompt  or  lax 
business  methods  of  a  firm  are  plainly  shown 
on  the  faces  of  their  monthly  statements. 
Our  country  friends  are  not  expected  to 
watch  our  interests,  but  our  statements 
should  convince  them  that  they  do  not 
therefore  go  unwatched.  "Business  is  the 
salt  of  life." 

There  are  statements  of  account  and  state- 
ments of  no  account.  Observation  of  some 
30  before  us  shows  that  only  five  of  the  num- 
ber convey  any  intelligent  idea  of  the  ex- 
pected result.  If  you  send  it  "  only  for  com- 
parison," say  so  plainly  ;  but  do  not  waste 
too  much  time  sending  statements  for  this 
purpose  alone.  If  it  is  sent  as  a  reminder 
that  the  account  is  due,  say  so,  politely,  yet 
forcibly.  About  one-half  of  those  before  us 
are  mere  apologies — weak-kneed  affairs 
which  disclose  weak  business  methods. 

The  manner  in  which  the  statement  is 
inclosed  has  its  effect  also.  A  man  who  re- 
ceives a  statement  seldom  attaches  to 
it  the  importance  you  do,  therefore  you 
should  not  depreciate  its  value  by  making  it 
apologetic  or  weak  in  any  particular.  This 
can  be  done  in  the  typographical  arrange- 
ment, in  the  wording,  and  by  inclosing  it 
with  other  printed  matter.  Advertising  cir- 
culars destroy  effectually  the  object  of  a 
statement.  If  mailing  advertising  matter 
pays,  mail  it  by  itself,  but  if  you  are  expect- 
ing favorable  results  from  the  statement  by 
combining  the  two,  the  chances  are  surely 
against  you.  One  might  argue  that  it  costs 
2c.  anyhow,  and  why  not  put  in  circulars  to 
make  up  the  ounce  ?  They  might  do  some 
good,  but  they  are  sure  death  to  the  effec- 
tiveness of  your  statement.  The  policy  of 
getting  something  for  nothing,  or  trying  to, 
has  ruined  many  fair  prospects  in  business. 
Sooner  or  later  we  find  out  that  it  takes  a 
cause  to  get  an  effect.  Diamonds  are  not 
as  easily  obtained  as  gravel,  or  they  could 
be  bought  for  $1  a  load. 

Contributory  negligence  is  often  spoken 
of,  and  the  law  justly  holds  that  a  man  guilty 
of  it  has  only  himself  to  blame  for  losses  sus- 
tained thereby.  Are  you  getting  satisfactory 
results  fiom  the  statements  you  send  out: 
If  not,  why  not  ? 

Lay  aside  your  prejudices  and  consider 
this  question,  then  mend  your  ways  or  suffer 
the  consequences. 
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A  TRIO  OF  APPLE   PARERS. 

THE  illustrations  show  three  different 
styles  of  apple  parers  that  are  being 
handled  this  season  by  H.  S.  Howland, 
Sons  &  Co.  They  are  the  "Turn-Table," 
the  "White  Mountain,"  and  "New  Light- 
ning." The  first-named  is  a  strong  and  re- 
liable   machine,    and    for  simplicity,   dura- 


stem  to  blossom,  while  a  return  of  the 
handle  pushes  the  apple  off  the  fork.  By 
placing  two  baskets  side  by  side  under  the 
machine,  all  the  parings  will  drop  into  one 
basket,  and  the  fruit  will  be  pushed  off  so  as 
to  drop  into  the  other.  All  the  parers  are 
put  up  in  boxes  of  one  dozen  each,  and  H. 
S.  Howland,  Sons  &  Co.  report  that  they 
have  already  sold  a  number  of  the  machines. 


The  White  Mountain  Parer,  Corer  and  Slicer. 

bility  and  uniform  good  work  it  is  claimed 
cannot  be  excelled.  The  "Whi!e  Mountain  " 
is  a  parer,  corer  and  sheer.  This  machine 
pares,  cores  and  slices,  pushes  off  the  apple 
and  is  ready  for  paring  again.  There  is 
nothing  about  it  to  break  or  get  out  of  order, 


SLAUGHTERING  THE  PRICES. 

A  STORY  has  just  come  to  light,  says 
Hardware  Reporter,  that  shows  the 
extremes  to  which  some  business 
men  put  themselves  when  endeavoring  to 
get  ahead  of  each  other.  It  also  shows  how 
trade  in  any  line  can  be  disturbed  when 
leading  manufacturers  become  involved  in 
a  quarrel,  or  when  they  have  fallen  out  as 
partners  and  then  attempt  to  overreach  each 
other  by  recourse  to  methods  that  in  the  end 
do  a  great  deal  of  harm  without  doing  a 
particle  of  good.  Names  are  not  necessary 
to  the  story,  so  the  parties  will  merely  be 
designated  as  A  and  B. 

It  appears  that  A  and  B  were  joint  owners 
of  a  corporation  manufacturing  a  line  of 
goods  included  under  the  genera!  head  of 
bicycles.  B  was  a  manufacturer  of  goods 
more  or  less  identified  with  bicycles,  but  not 
coming  under  the  same  specific  head.  He 
was  also  the  general  selling  agent  for  the 
corporation,  and  is  credited  with  having 
done  more  to  build  up  the  business  than  did 
his  associate.  Last  winter  the  two  quarreled. 
B  sold  his  stock  to  A  and   received  in  part 


New  Lightning  Apple  Parer. 


while  the  wear  is  so  light  as  to  make  it 
almost  everlasting.  A  child  can  operate  it, 
and  every  machine  is  warranted.  The  "New 
Lightning"  is  what  its  name  implies, a  rapid 
parer.  One  forward  movement  of  the  handle 
is  all  that  is  required  to  pare  an  apple  from 


payment  a  certain  number  of  '93  wheels 
He  at  once  placed  them  on  the  market 
at  or  near  cost  price  and  compelled  A  to 
make  a  similar  sacrifice.  Other  makers 
were  disturbed  by  the  price-cutting  and  for 
a    time   it  looked   as   if  there  would  be  a 


minature  war  on  wheels.  This,  however, 
was  averted.  But  A  proceeded  to  retaliate. 
Knowing  that  B  had  made  a  great  deal  of 
money  in  the  manufacture  of  baseballs,  he 
at  once  erected  a  factory  and  turned  out  a 
grade  of  balls  equal  to  the  B  brand,  but  sold 
them  for  25  per  cent.  less.  B  was  then 
obliged  to  lower  his  own  prices,  and  it  is 
now  admitted  by  both  parties  that  they  lost 
a  large  amount  of  money  on  the  bicycles 
and  on  the  balls  as  well. 

Stories    like   this  have  been  told  a  thous- 
and times  and  more,  and  each  one  has  the. 


The  Turn-Table  Apple  Parek. 

same  moral — that  it  doesn't  pay  to  do  busi- 
ness for  the  sake  of  revenge.  It  is  told  now, 
however,  because  there  are  a  good  many 
people  in  the  trade  who  can  not  imagine  why 
certain  standard  goods  have  been  sold  at 
such  low  prices  for  the  last  six  months.  They 
may  possibly  be  able  to  pick  out  the  reason 
in  the  story  of  A  and  B. 


UNRIVALLED  IN  ATTRACTIVENESS. 

The  phenomenal  success  of  the  Toronto 
Industrial  Fair,  which  will  be  held  this  year 
from  the  3rd  to  the  15th  of  September,  is 
due  mainly  to  the  fact  that  the  management 
always  keeps  faith  with  the  public.  What- 
ever is  announced  is  always  presented — and 
the  people  know  that  they  are  sure  to  get 
their  money's  worth.  This  season  the  dis- 
play will  be  unusually  extensive  and  varied. 
In  live  stock,  manufactures,  dairy  products 
— in  fact,  all  the  staple  departments — the 
entries  are  much  more  numerous  than  ever 
before.  Some  entirely  novel  and  brilliant 
spectacular  features  have  been  secured, 
which  will  prove  irresistible  attractions  and 
fully  sustain  the  reputation  of  the  exhibition 
for  presenting  the  latest  and  most  alluring 
forms  of  popular  entertainment.  The  vivid 
realism  of  the  fireworks  spectacle,  "The 
Siege  of  Algiers,"  is  beyond  description. 
The  reputation  of  the  Fair,  extending  far  and 
wide  beyond  the  boundaries  ofthe  Dominion, 
and  the  cheap  fares  on  the  railroads,  will  at- 
tract large  throngs  of  visitors.  Entries  in 
the  leading  departments  must  be  in  before 
August  nth. — (Advertisement.) 
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ORIGIN  OF  THE   WORDS    COPPER, 
TIN,  ETC. 

WG.  PIPER,  of  the  Australasian 
Ironmonger,  in  a  lecture  recently 
•  delivered  before  the  hardwaremen 
of  Melbourne,  Victoria,  on  "The  History  of 
Some  Words  in  Common  Use,"  gave  some 
very  interesting  information,  from  which  we 
extract  the  following  relating  to  the  origin  of 
the  words  "copper,"  "tin"  and  "lead": 

The  Latin  name  for  copper  was  "aes, 
.eris."  Ancient  Egypt,  Greece  in  the  time 
of  Homer,  and  Ancient  Rome  drew  their 
supplies  of  copper  from  Cyprus,  an  island 
which  Lord  Beaconsfield  annexed  within  the 
memory  of  most  of  us.  Cyprus  takes  its 
name  from  the  Cyprus  trees  which  at  one 
time  abounded  there,  and  the  name  "cy- 
press," which,  by  the  bye,  should  be  pro- 
nounced kypress,  is  itself  a  corruption  of  the 
name  of  the  gopher  tree  mentioned  in  the 
Bible.  Sixty  years  before  the  birth  of  Christ,, 
Cypress  came  into  the  possession  of  the 
Romans,  and  the  fine  copper  obtained  from 
its  mines,  "  ;es  cyprium,"  or  Cyprian 
"  metal,"  soon  gave  its  name  to  the  same 
metal  obtained  from  other  lands.  In  the 
mouths  of  the  people,  this  in  course  of  time 
became  "cuprum,"  and  has  been  borrowed 
from  the  Latin  by  all  the  nations  of  Northern 
Europe,  and  is  German  "kupfer,"  and  Eng- 
lish copper.  Curiously,  in  Spain  and  Italy, 
the  name  of  the  metal  is  borrowed  from 
"aes,"  the  other  part  of  the  Latin  name. 
From  this  word  the  Romans  formed  "asra- 
man"  for  copperware.  The  Spanish  name 
for  copper  is  still  "arambra"  or  "alambra," 
and  the  Italian  is  "rame." 

Next  in  importance  in  thetancient  world 
to  gold,  silver,  copper  and  iron,  was  tin.  One 
of  the  titles  of  the  Prince  of  Wales  is  Duke 
of  Cornwall  and  Lord  Warden  of  the  Stan- 
naries. The  Stannaries  are  the  mines  where 
tin  is  produced,  and  the  name  is  taken  from 
the  Latin  name  for  the  metal  "  stannum." 
Stannum  did  not  always  mean  tin.  It  is  con- 
nected with  a  Greek  word  for  plumb  line,  and 
its  first  meaning  was  an  alloy  of  lead,  which 
was  doubtless  used  for  plumb  bobs.  It  was 
only  in  the  fourth  century  of  this  era  that  it 
came  to  mean  tin.  The  French  name  for 
the  metal  "  etain,"  also  comes  from  "  stan- 
num," but  the  English  word  ''  tin  "  cannot 
be  explained,  unless  it  means  "  a  twig,"  or 
"  a  thin  rod,"  in  which  form  the  metal  might 
have  been  brought  by  the  merchants  to  the 
Anglo-Saxons  in  Germany. 

When  we  speak  of  a  plumber  some  of  us 
know  that  we  mean  a  worker  in  lead.  The 
Romans  used  most  ot  the  lead  that  they  ob- 
tained for  water  pipes,  and  brought  it  from 
Spain  in  bars  or  cakes  marked  with  stamps 
or  inscriptions,  and  because  it  was  in  the 
shape  of  bars  or  bricks  they  called  it  plum- 
bum. Tin  they  called  white  plumbum,  and 
lead  black  plumbum.  A  plummet  is  the 
little  lump  of  lead,  plumbum,  on  a  line  as 
still  used  by  carpenters,     Plumbago  means 


something  which  resembles  lead,  but  is  not 
the  same  thing  ;  as  a  matter  of  fact,  plum- 
bago is  not  a  metal  at  all,  but  it  can  be 
burned  in  the  same  way  as  coke,  or  even 
the  diamond ;  and  all  these  are  com- 
posed of  carbon,  although  it  is  not  an  easy 
matter  to  set  a  diamond  or  a  piece  of  plum- 
bago burning. 


BICYCLE   TIMERS. 

Last  week  Hardware  showed  a  cut  of  a 
bicycle  watch  which  was  attached  to  the 
handlebar  of  the  machine,  and  by  the  adop- 
tion of  the  table  given  in  last  week's  issue,  by 
counting  the  number  of  revolutions  of  his 
pedal  in  fifteen  minutes,  could  easily  calcu- 
late the  rate  of  speed  at  which  he  was  travel- 
ing. Rice  Lewis  &  Son,  Ltd.,  who  brought 
out  this  little  attachment,  having  met  with 
such  success,  have  gone  further,  and  are 
putting  on  the  market   this  week  a  bicycle 


watch  similar  to  cut  here  shown.  This  is  a 
split  second,  stop  and  fly-back  chronometer, 
with  a  minute  recorder  as  well,  and  the  price 
at  which  the  hardware  trade  can  purchase 
them  would  place  them  within  the  reach  of 
any  that  can  afford  to  buy  a  bicycle.  They 
are  just  the  thing  for  bicycle  clubs  as  well  as 
private  individuals,  as  time  can  be  obtained 
for  any  stated  distance  to  the  fraction  of  one- 
fifth  of  a  minute. 


The  Standard,  Chaudiere  and  Ottawa 
Electric  Light  Companies  have  united.  The 
new  company  is  to  be  known  as  the  Ottawa 
Electric  Co.  The  board  of  directors  of  the 
new  company  is  made  up  of  Thos.  Aheam, 

E.  H.  Bronson,  G.  P.  Brophy,  (;.  B.  l'attee, 
C.  B.  Powell,  J.  W.  McRae,   R.  Blackburn, 

F.  Clemow,  and  Wm.  Scott.  The  author- 
ized capital  is  $1,000,000,  and  the  paid-up 
stock  $645,000.  Thos.  Aheam  is  president ; 
E.  Bronson,  vice-president;  G.  S.  Mac- 
farlane,  secretary-treasurer,  and  O.  A.  Dion, 
superintendent. 


AN  UNFORTUNATE  FIRM. 

THE  Doty  Bros.  &  Co.,  engine  and 
boiler  makers,  have  been  unfortunate. 
In  1875  Jor»n  Doty,  formerly  of  Oak- 
ville,  established  manufacturing  works  in 
Toronto,  under  the  style  of  the  John  Doty 
Engine  Co.  On  the  1st  January,  1891,  a 
joint  stock  company  was  formed  under  the 
same  name.  A  considerable  business  was 
being  done,  and  a  branch  was  established 
at  Vancouver,  B.C.  But  an  insufficiency  of 
capital  resulted  in  May,  1892,  in  the  com- 
pany going  into  liquidation.  E.  R.  C.  Clark- 
son  was  appointed  liquidator,  and  carried 
on  the  concern  for  some  time.  Messrs.  Ber- 
tram then  became  its  purchasers.  Mr.  Doty 
and  his  t*o  sons  commenced  a  new  business 
with  capital  belonging  to  Mrs.  Doty,  and 
now  this  business  has  met  with  disaster, 
an  assignment  having  been  made  to  Edward 
Still. 

The  statement  shows  preferred  claims 
amounting  to  $7,967,  Imperial  Bank  draft 
$928,  and  sundries  $115.83.  The  indirect 
liabilities,  bills  under  discount,  Imperial 
Bank,  amount  to  $10,200.  The  assets,  con- 
sisting of  patterns,  plant  not  under  liens  and 
account  at  Imperial  Bank,  amount  to  about 
$14,651,  leaving  a  deficit  of  about  $6,000. 

Arrangements  have  been  made  by  bill  of 
sale  for  A.  R.  Williams,  who  is  in  the  same 
business,  to  occupy  the  premises  and  carry 
out  existing  contracts. 


A  CURIOUS  RECORD. 

A  methodical  man  died  in  Berlin  recently 
at  the  age  of  73  years.  When  16  years  old 
he  began  keeping  a  record,  which  he  con- 
tinued for  52  years,  which,  says  an  exchange, 
is  the  best  commentary  we  have  seen  on  the 
life  of  a  mere  worldling.  His  book  shows 
that  in  52  years  this  "  natural  man  "  had 
smoked  638,715  cigars,  of  which  he  had  re- 
ceived 43,692  as  presents,  while  for  the  re- 
maining 585,021  he  had  paid  about  $10,433. 
In  52  years,  according  to  his  bookkeeping, 
he  had  drank  28,780  glasses  of  beer  and  36,- 
086  glasses  of  spirits,  for  all  of  which  he 
spent  $5,340.  The  diary  closes  with  these 
words  :  "  I  have  tried  all  things,  I  have  seen 
many,  I  have  accomplished  nothing." 


PENNSYLVANIA  COAL. 

The  production  of  bituminous  coal  last 
year,  as  shown  by  the  figures  of  the  Bureau 
of  Industrial  Statistics,  was  43,421,898  tons. 
The  number  of  men  employed  was  81,800. 
In  the  anthracite  region  the  production  was 
47,179,563  tons,  and  the  number  of  men  em- 
ployed 78,789.  The  report  gives  interesting 
figures  about  the  coke  industry  in  the  West- 
ern part  of  the  State.  Fayette  and  West- 
moreland are  the  principal  coke-producing 
counties.  There  was  a  decrease  of  1,164,678 
tons  of  bituminous  coal,  and  an  increase 
of  1,444,169  tons  of  anthracite  coke  over  the 
production  of  1892. 
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DELAYS  IN   EXPRESS  SHIPMENTS.      HIGHEST  AWARD  at  the  WORLD'S  FAIR_ 


SHIPPERS  in  the  United  States  oc- 
casionally have  complaints  against  the 
express  companies  in  *egard  to  their 
tardiness,  as  well  as  Canadians.  At  least 
this  is  to  be  inferred  from  the  following  from 
the  Hardware  Reporter  of  St.  Louis  : 

Express  companies  are  institutions  re- 
quired by  the  rapid  transit  system  of  Ameri- 
can business  methods.  Unfortunately,  they 
are  sometimes  necessary  evils,  inasmuch  as 
they  do  not  render  equitable  and  even  fair 
transportation  facilities  to  their  patrons,  and 
too  often  delay  matters  instead  of  expediting 
them.  Two  cases  in  point  have  been  re- 
cently developed.  They  are  of  especial  in- 
terest to  our  advertisers  because  of  the 
trouble  and  detention  thereby  involved. 

On  the  12th  of  June,  a  lot  of  advertising 
cuts  for  this  office  was  delivered  to  the 
United  States  Express  Co.  at  Cincinnati, 
Ohio.  They  should  have  come  through  by 
the  morning  of  the  13th.  Instead,  they  were 
not  received  until  the  14th,  the  day  the  Re- 
porter went  to  press  for  that  week.  When 
asked  about  the  cause  of  the  delay,  the  local 
officials  explained  that  their  express  matter 
from  Cincinnati  to  St.  Louis  was  shipped  by 
the  way  of  Louisville,  a  roundabout  way  that 
added  at  least  24  hours  to  the  time  of  de- 
livery. In  this  case,  a  mistake  was  made  in 
shipping  the  goods  by  an  indirect  route,  but 
this  does  not  excuse  the  company  for  choos- 
ing a  route  that  went  200  or  more  miles  out 
of  the  direct  line  and  added  to  the  cost  of 
transportation. 

A  still  more  flagrant  case  of  inattention 
to  the  demands  for  quick  transit  of  express 
matter  was  brought  to  light  this  week.  On 
Monday  last  a  series  of  advertising  cuts 
were  delivered  to  the  American  Express 
Co.  at  Detroit,  and  were  billed  to  this  office. 
The  company  carried  them  to  Toledo  over 
the  lines  of  the  Michigan  Central.  At  that 
point  they  we.re  delivered  over  to  the  Na- 
tional Express  Company,  by  which  line 
they  were  brought  to  St.  Louis  over  the 
"  Clover  Leaf"  route,  or  the  longest  line  be- 
tween the  two  cities,  and  which  does  not 
afford  sufficient  facilities  for  such  service. 
An  unnecessary  delay  of  twenty-four  hours 
was  thus  occasioned,  but,  of  course,  nobody 
was  to  blame.  Had  the  cuts  been  delivered 
to  the  Pacific  Express  Company  at  Toledo, 
they  would  have  come  direct  over  the  Wa- 
bash, and  one  day's  time  would  have  been 
saved. 

While  the  transportation  companies  are 
chiefly  to  blame  for  this  round-about  way  of 
forwarding  goods,  the  shippers  themselves 
could  obviate  a  great  deal  of  the  difficulty 
by  patronizing  those  lines  only  where  a 
direct  means  of  shipment  is  provided. 
When  it  is  known  that  a  reshipment  is  ne- 
cessary, as  with  the  Detroit  cuts,  directions 
should  be  given  for  shipping  by  the  line 
having  the  most  direct  connection.  But 
even  when  this  is  not  done,  the  companies 
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CHRISTY  BREAD  KNIFE 
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The  Christy  Knife  Co. 


30  Wellington  St.  East 

Toronto 


The  Houghton 
Patent  Key 
Lock  Wrench 


rz3 


I 


Combines  strength,  simplicity  and  durability,  and  is  unequalled  for  ease  and  rapidity  of  adjust- 
ment.    Manufactured  in  all  sizes  by  THE  PARTS  TOOL,  MFG.  CO.,  LTD.,  PARIS,  ONT. 


THOROLD 
CEMENT 


Our  Thorold  Cement,  sometimes  called 
Water  Lime,  is  the  best  and  cheapest  for  all 
Kinds  of  Mason  work 

It  is  used  by  the  leading  Builders  and  Contractors 
for  building  Foundation  Walls.  Cisterns,  Sewers, 
Cellar  Floors,  Bridge  Piers  and  Abutments,  and 
for  Concrete  work. 


Should  be 
kept  in 
stock  by  all 
Hardware 
Merchants 


Mr.  M.  Gilbert,  Blenheim,  Ont.,  says:  "  I  have 
been  using  more  or  less  cement  for  the  last 
40  years,  and  consider  Thorold  Cement  equal  to 
any,  if  not  the  best  I  have  used  so  far." — May  29, 


Manufactured  at  Thorold,  Ont.,  by  the  sons  of 
the  late  John  Battle,  under  the  title  of 

Estate  of  John  Battle 


ate  inexcusably  in  error  when  thsy  accept 
goods  for  any  other  than  the  most  direct  line. 
A  letter  mailed  at  Cincinnati  or  Detroit  on 
the  afternoon  of  one  day  reaches  St.  Louis 
on  the  next  morning.  There  is  no  possible 
reason  why  express  matter  should  not  be 
forwarded  with  equal  promptness.  A  delay 
of  twenty-four  hours  is  beyond  all  reason. 


EFFECT  OF  HEAT  ON  LEAD  PIPES. 

Text  books  contain  a  good  deal  of  useful 
information,  no  dojbt,  observes  a  writer  in 
Industries  and  Iron  of  London,  but  they 
fail  to  give  a  vast  amount  of  knowledge 
which  is  required  in  practice.  Where,  for 
example,  do  we  find  any  men' ion  of  the 
effect  of  heat  on  lead  pipes  ?  In  the  case  of 
a  recent  electric  lighting  installation,  ex- 
haust steam  by  some  means  found  its  way 
into  the  ventilating  and  soil  pipes  leading  to 
the  drains.  One  of  the  first  evidences  of 
th:s  was  found  in  the  warping  of  all  lead 
pipes  fo  used.  It  appears  that  the  heat  of 
the  exhaust  steam  earned  the  lead  pipes  to 
expand  and  warp,  but  when  the  steam  was 
entirely  prevented  from  entering  the  drains 
the  lead  would  not  contract,  and  all  such 
pipes  had  to  be  straigh  ened  by  hand.  This 
is  a  point  which  embryo  engineers  would  do 
well  to  keep  in  mind,  as  each  time  the  pipes 
were  heated  i  hey  expanded,  but  in  no  case 
did  they  show  any  signs  of  coming  back  to 
their  normal  condition. 


A  BIG  IRON  ORE  DEAL. 

Advices  from  St.  Paul  state  that  details  of 
the  Biwabik  mine  contract  made  last  week 
proved  it  the  most  important  deal  ever  made 
in  the  Lake  Superior  mining  regions.     The 
Biwabik  Bessemer  Co.   composed  of  heavy 
Pittsburg   and   other    Pennsylvania  capital- 
ists, leases   the   mine  of  the    Biwabik  Ore 
Co.,  and  will  operate  it  until  such  time  as 
the   latter  can   resume   control.     The   new 
lessee   has   contracted    with    a    heavy    firm 
organized  for  the  purpose  under  which  this 
firm  will  mine  a  minimum  of  1,000,000  tons 
of  ore  a  year  for  the  next  five  years,  and 
should   the   market   warrant,  is    to    be    pre- 
pared to  do   considerably  more    than   this. 
The    original    lessees'    minimum    output    of 
300,000  is  to  be  taken  out  this  year  before 
the  close  of  the  shipping  season.     The  con- 
tractors have  bought  eight   locomotives  and 
five   steam   shovels,  and   have  two   of  the 
latter  at   work  to-day.     Three  shovels   will 
be  in  the  stripping  and   two  will  mine  ore, 
and    it    is    estimated    that   these    latter   will 
easily  put  on  cars  not  less  than  4,000  tons  a 
day.     Work    will    be    carried    on    day    and 
night,  and  750  men  will  be  employed.     The 
moving  of  a  million  tons  of  ore  a  year  under 
a  single  contract  is  something  never  befoie 
attempted  in  the  world's  history.     The  hand- 
ling of  this   amount   of  material    is    a    task 
utterly  inconceivable   except   to  those   who 
have   actually    seen   the   operations    carried 
on. 
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INDIFFERENCE  TO  CUSTOMERS. 

NOTHING  kills  abusinessmorequickly 
than  indifference,  says  Hardware. 
One  day  last  week  an  intending 
customer  walked  into  a  St.  Louis  store  and 
asked  for  an  article  that  is  usually  kept  in 
stock  by  any  up-to-date  dealer.  In  its  place 
was  handed  him  an  article  that  did  not  suit 
his  purpose  at  all.  "  I  can't  use  that,"^he 
said  to  the  clerk.  "  Why  not?"  was  the  re- 
ply in  a  tone  closely  bordering  on  insolence. 
"  Because  I  don't  want  it,  nor  your  services 


either,-'  andtheindignantcustomer  huntedup 
the  proprietor  and  finallyobtained  the  sought 
for  article*  afterwards  discovering  that  the 
clerk  knew  where  it  was  all  the  time,  but 
was  too  indifferent  to  the  customer's  wants 
and,  of  course,  to  those  of  his  employer,  to 
go  to  the  trouble  of  finding  it.  There  are 
clerks  and  clerks.  The  case  c  ted  above  is 
an  extreme  one,  of  course,  but  how  many  are 
there  who  have  not  had  asimilar  experience  ? 
Indifference  is  bad  enough,  but  when  insol- 
ence is  thrown  into  the  bargain  the  pro- 
prietor had  much  better  get  another  brand 
of  salesmen  or  else  go  out  of  business. 


FENELON  FALLS  BOOMING. 

Business  men  in  Fenelon  Falls  aie  in 
good  spirits.  The  particular  reason  is  that 
an  American  syndicate  has  purchased  and 
fitted  up  the  old  saw  mill  there,  and  is  now 
turning  out  large  quaniities  of  lumber.  The 
syndicate  in  question  is  reputed  to  have 
large  timber  limits  in  the  northern  part  of 
the  province,  and  the  lumber  will  be  sawn 
at  Fenelon  Falis.  It  is  said  that  the  owners 
have  enough  lumber  to  keep  the  mills  run- 
ning for  20  years. 


(^larkson 
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ACCOUNTANTS 


Established  1864. 

26  Wellington  St-  East,  TORONTO 

Books  for  Retailers 

Published  for  the  good  of  the  trade. 


Ideas  for  Hardware  Merchants 

As  its  name  implies  it  is  full  of  ideas 
for  the  retail  hardware  merchant. 

PRICE,  50   CENTS  (Half  Price) 

Buying,  Handling  and  Selling  of  Tea 

Being   the    experience   of   the    most 
prominent  and  successful  merchants. 

PRICE,    35    CENTS. 

Pitfalls  of  the  Dry  Goods  Trade 

This  is  another  batch  of  Prize  Essays 
full  of  valuable  information. 

PRICE,  10  CENTS 
Sent,  postpaid,  on  receipt  of  price. 


THE  CANADIAN  GROCER 

TORONTO. 

BLACKSMITHS'  TOOLS. 


Horseshoe  Vises. 

Price,  No.  1,  -  $4  00 
"      No.  2,  -      7.50 

Will  save  their  cost 
in  a  week's  sharpen- 
ing. 


A.B.JARDINE&CO. 

HESPELER,   ONT. 


SS.  SMOKELESS  POWDER 


Is  the  best;  it  does 
not  contain  any  nitro 
glycerine,  and  is  not 

affected  by  the  heat  or  cold.  It  is  made  by  the  Smokeless  Powder  Company.  Limited, 
Dashwood  House,  New  Broad  Street,  London,  E.  C.  Works,  "  Barwick  Herts."  It 
is  used  by  sportsmen  all  over  the  Dominion.  One  firm  in  New  York  have  purchased 
forty  tons  within  the  last      w    .    _,_<_-,»     — ^    »    <•-*  v    ■■•■»  -,-  ~      n       *-*  *s. 

so k  JAMES  DARLING  &  CO. 


kept  at  Montreal. 


Send  for  Price  List. 


429  Board  of  Trade  Building 

MONTREAL,  Agents. 


Remember... 


That  having  greatly  increased 
our  capacity  for  making 


CALCINED  PLASTER 

We  can  fill  all  orders  promptly.  We  can  quote  lower  prices  to  all  points  West 
of  Toronto  than  any  dealers  or  manufacturers  in  Canada.  Dealers  who  have 
limited  storage  room  can  buy  from  us  in  8o  barrel  cars  or  io  barrel  lots  if  they 
so  desire.     We  are  the  only  manufacturers  of  Calcined  Plaster  in  Ontario. 

CREY  AND  WHITE  PLASTER 


Always  on  hand  in  car  lots. 


New  Novelties  in  preparation 
for  Alabastlne  Dealers. 


THE   ALABASTINE   CO.,    Limited, 

PARIS,    ONT. 


TRADE    MARK. 


BLACK 
DIAMOND 


FILE 
WORKS 


21   to  43  Richmond  St.,  Philadelphia,  Pa. 

Gk  &  HI.  BARRETT, 

MANUFACTURERS   OF 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  Lightning  Sawfiles. 

AND 

EVERY   OTHER    DESCRIPTION    OF  SAW  FILES. 


HARDWARE 
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BUSINESS  CHANGES. 

DIFFICULTIES,  ASSIGNMENTS.COMPROMISES. 

THE  Ontario  Forge  and  Bolt  Company 
Ltd.,    with    factory  at   Swansea,  has 
gone  into  liquidation.     James  Worth- 
ington,  the  president,  is  liquidator. 

Newton  Challen,  carriages,  Simcoe,  has 
assigned  to  P.  H.  Groff. 

York  &  Pelling,  general  merchants,  Mis- 
sion City,  B.C.,  have  assigned. 

Charles  Lane,  tinsmith,  Barrie,  has  as- 
signed to  E.  S.  Lally. 

John  J.  Kelly,  general  merchant,  Acton, 
has  assigned  to  Henry  Barber  &  Co. 
•    Mullen  &  Co.,  lumber,  Toronto  ;   chattel 
mortgage  foreclosed. 

E  A.  Manny  &  Co.,  founders,  Beauharnois 
and  Montrtal,  have  assigned. 

The  Reliance  Electric  Manufacturing  Co., 
of  Waterford,  with  a  branch  office  in  this 
city,  has  assigned  to  R.  S.  Scott. 

David  Parker,  carter,  Montreal,  has  com- 
promised with  his  creditors  at  25c.  on  the 
dollar. 

A.  Genet,  general  merchant,  Gentilly, 
Que,  has  secured  a  compromise  at  25c.  on 
the  dollar. 

J.  F.  Allan  &  Co.,  general  merchants, 
Copleston,  have  assigned,  and  their  stock  is 
to  be  sold  Aug.  6th. 

Wm.  McElroy,  general  merchant,  Rich- 
mond, is  offering  to  compromise  at  40c.  on 
the  dollar. 

Frederick  Lawton,  carrying  on  business 
as  importer  of  lamp  goods,  etc.,  and  manu- 
facturers' agent,  at  452  St.  Paul  street,  Mon- 
treal, under  the  firm  name  of  Dougall  & 
Lawton,  has  assigned  at  the  demand  of 
Frederick  H.  Markey.  The  liabilities  are 
about  $6,500.  The  principal  creditors  are 
F.  H.  Markey,  $1,000;  Bank  of  Toronto, 
$2,000;  Holmes,  Bopth  &  Haydens,  New 
York,  $1,209;  David  Crawford,  $340;  George 
Eadie,  $370;  and  Charland  &  Lahaise,  $206. 

SALES    MADE    AND    PENDING. 

The  general  stock  of  S.  N.  Percival, 
Smith's  Falls,  has  been  sold. 

Isaac  Broadway,  blacksmith,  Stouffville,  is 
advertising  his  business  for  sale. 

These  stocks  were  sold  last  week  at  Suck- 
ling's :  That  of  V.  S.  Parsons,  Smith's  Falls, 
$13,000,  was  sold  to  Nicholas  Garland  at 
65c.  on  the  dollar.  The  stock  of  W.  H. 
Smith,  Niagaia  Falls,  $14,300,  was  sold  to 
N.  B.  Gould,  Port  Hope,  at  65c.  on  the  dol- 
lar. The  general  stock  of  Wilson  Bros., 
Barrie,  $14,000,  was  sold  to  Powell  &  Co., 
Barrie,  at  65c.  on  the  dollar. 

PARTNERSHIPS    FORMED    AND    DISSOLVED. 
Elliot  &  Gibbons,  general  merchants,  Sud- 
bury, have  dissolved. 

CHANGES. 

K.  C.  McDonald,  blacksmith,  Nanaimo, 
has  sold  out  to  Westwood  Bros. 

W.  F.  Costigan  has  been  registered  pro- 
prietor  of  the   Sclater  Asbestos    Mfg.  Co., 


Montreal;  also  of  the  railway  supply  business 
of  W.  Sclater  &  Co. 

N.  Wilson,  general  merchant,  Edmonton 
South,  N.W.T.,  advertises  that  he  is  giving 
up  business. 

FIRES. 

E.  R.  Atherton,  general  merchant,  Wat- 
son, B.C.,  has  been  burned  out. 

Armstrong  Bros.,  manufacturers  cheese 
boxes  and  lumber,  Markdale,  have  been  par- 
tially burned  out. 

DEATHS. 

Patrick  Lynott,  of  the  firm  of  Bertrand  & 
Co.,  general  merchants,  Edmunston,  N.B  , 
is  dead. 
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SOME  OTHER  STONE. 

ENTLEMEN,"  said  the  guest  at 
the  hotel,  who  was  supposed  to 
be  a  drummer  from  the  east, 
"  you  have  all  heard  about  the  mad-stone, 
of  course — that  curious  stone  which  cures 
hydrophobia  in  human  beings?" 

Yes,  we  had  all  heard  of  it. 

"  I  think  I  have  a  treat  for  you  here,"  he 
continued,  as  he  took  a  parcel  from  his 
pocket  wrapped  in  tissue  paper.  "  I  happen 
to  be  the  owner  of  a  mad-stone.  There  are 
only  ten  in  America,  and  I  have  one.  You 
will  of  course  want  to  know  how  I  got  it,  and 
I  will  briefly  explain  that  it  was  left  to  me  by 
an  old  Kentucky  darkey  on  his  death  bed. 
I  was  born  and  raised  in  that  state,  and  the 
darkey  was  my  father's  slave  till  freedom 
came.     Here  it  is." 

"You  call  that  a  mad-stone,  do  you?" 
queried  one  of  the  group. 

"  I  do,  sir — one  of  the  best  of  the  ten." 

"  Well,  I  don't  !  If  that  isn't  a  common 
whetstone,  such  as  you  can  buy  anywhere 
for  ioc,  I'll  eat  it." 

"  My  dear  man,  you  are  'way  off!  I  my- 
self have  seen  this  store  cure  three  different 
people.     In  fact,  it  cured  me." 

"What  of?" 

"  Hydrophobia,  of  course." 

"  I  don't  believe  it  ! " 

"But  you  don't  mean  to  call  me  a  liar  ?" 

"  No,  of  course  not.  You  have  been  taken 
in  and  done  for  on  that  stone.  It's  simply 
a  common  whetstone." 

"And  it  won't  cure  hydrophobia  ?" 

"No,  sir!" 

"And  it  didn't  cure  me  ?" 

"No/sir." 

"Wasn't  it  left  me  bv  a  dying  colored 
man?" 

"  Not  at  all.  It's  a  whetstone  you  carry 
around  in  your  trunk,  and  very  handy  things 
they  are.     No,  sir  ;  that's  no  madstone." 

The  drummer  got  up  and  went  to  a  win- 
dow and  heaved  the  stone  into  the  street. 
When  he  returned  nothing  was  said  for  a 
long  time.  By-and-bye  he  quietly  asked  of 
the  whetstone  man  : 

"  Have  we  met  before  ?" 

"  We  have,"  was  the  reply.  "  I  heard  you 
gulling  a  crowd  in  Indianapolis  two  months 
ago,  and  one  of  them  was  the  clerk  in  the 
store  who  sold  you  the  stone." — Detroit  Free 
Press. 


SITUATIONS  VACANT. 


HARDWARE  CLERKS— INCREASE  YOUR  IN- 
COME by  showing  The  Hardware  Dealer's  Maga- 
zine to  your  local  hardware  merchants  and  manufac- 
turers. Subscription  $1.00  a  year.  Liberal  commission. 
For  sample  copy,  terms,  etc.,  address  D.  T.  Mallett, 
Publisher,  78  Reade  bt  ,  N.Y 


Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of  Hot    Pressed 
Nuts,  Square  and  Hexagon 


Roofing  and  Building  Paper 

Tarred    Felt, 
Dry  and  Tarred  Sheeting 

Building  Paper, 
2  and  3  Ply  Ready  Roofing, 
Pitch,  etc., 

In  stock  here  for  the  convenience  of  the  Trade. 

Alex.  Mc Arthur  &  Co.,  Montreal 


H.  D.  SIMMONS  &  CO.,  &£=**. 

85  York  Street,  TORONTO. 

TELEPHONE    3164. 


"DURHAM 


OUR  SALES  OF 

"   Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  other 
Try  it  and  be  convinced 


Sole  Consignees  for  Canada, 


W1CRAE  &  CO.,  OTTAWA 


'S 


LIQUID 
GLUE 


S    THE     BEST. 


THE  ART  METROPOLE,  Agents. 

131  Yonge  Street,  TORONTO. 

1879 ESTABLISHED 1879 

Essex  Handle  and  Wood-Turning  Works 


Next  in  importance  to  the 
Axe,  comes  the  Handle. 

Our  shaved  pattern  is  pronounced  hy  choppers  to  be 
just  righc.  If  you  do  not  sell  them  it's  time  you  did, 
because  they  are  what  the  people  want  who  use  axes. 
If  you  do  not  get  them  from  your  wholesale  house  send 
direct  to 

GARDNER  BROS.  &  CO.. 

Manufacturers  all  kinds  of  Handle-  and  Wood  Turning 
ESSEX,    ONT. 
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DOwSWell  BROS. 

HAMILTON,  ONTARIO 


MANl'l  ACTUBEKS    OF 


Clothes  Wringers,  Mangles, 
Churns,  Washing  Machines, 
and  Household  Specialties 


Prices  are  low  but  you  will  find 
our  goods  first-class.  Send  for 
Catalogue 


Eastern  Agents 


L. 


&  SON,  -  Montreal 


RAMSAY'S 

Furniture  Varnish 
Brown  Japan 
Inside  Varnish 
Outside  Varnish 

In  Handy  Cans 

IS    THE    PROPER     LINE. 


A.  RAMSAY  &  SON, 


MONTREAL 


Parmenter  &  Bulloch 


Manufacturers  of 


Rivets,  Bnrrs,  Wire  Nails 

Of  every  Description 

Carpenters'  Braces,  and  other  Hardware  lines. 
SPECIALTIES  : 

Tubular,    and  Bifurcated    or    Slotted   Rivets,    I  acing 

Studs,  Rubber  Arctic  and  Leather   Shoe  Buckles,  and 

Shoe   Braces  Write    for    Illustrated    Catalogue    and 
Price  List 

Head  Office  and  Woiks :  GANANOQUE,  ONT. 

BRANCH    WAREHOUSE: 

32  and  34  St.  Dizor  St.,  Montreal 


Pigou,  Wills  &  Lawrence 

Limited. 

II  QUEEN  VICTORIA  ST.,    -    LONDON,  E.  C. 

Sole   makers  of  tin 

"ALLIANCE" 


PRIZE  SPORTING  POWDER 

TIJE    TRADE    ONLY    SUPPLIED 


FAILURE  OF  CAST  IRON  COLUMNS. 

MAJOR-GENERAL  HUTCHISON'S 
report  to  the  Board  of  Trade,  of 
London,  England,  gives  the  result 
of  his  enquiry  into  the  accident  which  oc- 
curred on  the  12th  of  December,  at  Ports- 
mouth Harbor  Station,  when  the  roof  cover- 
ing the  arrival  island-platform  was  blown 
down  by  a  high  gust  of  wind  just  as  a  train 
was  leaving.  Several  persons  were  injured, 
one  very  seriously.  The  fall  of  the  roof 
must,  Major-General  Hutchison  says,  in  the 
absence  of  any  other  probable  cause,  be  at- 
tributed to  the  effect  of  a  sudden  gust  of 
wind  during  the  prevalence  of  a  gale.  The 
zinc  roof  covering  did  not  give  way,  but  the 
wind  pressure  was  transmitted  toward  the 
base  of  the  cast  iron  columns — a  double  row 
of  which  supported  the  roof — with  the  result 
that  one  (or  more)  of  these  was  at  once 
broken  off  four  feet  above  its  base  (which 
was  bolted  down  to  wrought  iron  cross 
girders,  connecting  the  cast  iron  columns 
employed  in  the  structure  of  the  sta- 
tion), this  being  immediately  followed 
by  the  similar  fracture  of  the  whole 
of  the  forty-nine  remaining  columns,  and  the 
fall  of  the  roof.  The  columns  were  all  broken 
in  two  places,  the  two  points  of  fracture  be- 
ing in  each  column  almost  identical.  The 
thickness  of  metal  was  intended  to  have  been 
uniformly  Vz  inch,  and  it  must  have  been 
either  from  a  deficiency  in  this  thickness  or 
from  a  flaw  in  the  casting  that  the  force  of 
the  wind  was  able  to  break  a  column  thus 
weakened.  The  evidence  of  the  witnesses 
does  not  lead  to  the  impression  that  they 
had  felt  the  force  of  the  wind  very  excessive 
when  the  roof  fell.  Theoretically  these 
columns  should  have  been  able  to  sustain  a 
far  greater  pressure  than  they  were  ever 
likely  to  have  been  exposed  to. 


ALUMINUM  TORPEDO  BOATS. 

A  British  nival  service  journal  mentions 
that  orders  have  been  issued  by  the  Admir- 
alty for  the  manufacture  of  an  experiinenUl 
torpedo  tube  of  aluminum.  This  tube,  the 
paper  says,  is  to  be  fitted  on  board  a  first- 
class  t  <rpedo  boat  and  sent  to  Portsmouth, 
where  experiments  with  it  will  be  carried 
out  by  the  staff  officers  of  the  "  Vernon  " 
torpedo  school  ship.  It  is  not  unlikely 
that  the  preliminary  trials  will  make  it 
necessary  to  fit  a  liner  of  brass  to  the  after 
portion  of  the  tube,  as  experience  has  shown 
aluminum  to  be  plastic  at  a  comparatively 
low  degree  of  heat  ;  and,  as  torpedo  tubes 
are  fitted  with  powder  impulse  as  an  alter- 
native means  of  ejecting  the  torpedo,  the 
heat  at  the  rear  part  of  the  tube  is  at  times 
very  great.  Even  with  liners  of  another 
metal  the  saving  of  weight  in  torpedo  ves- 
sels fitted  with  aluminum  tubes  and  mount- 
ings will  be  considerable  and  will  more  than 
justify  the  additional  cost  of  manufacturing 
the  tubes  with  the  new  metal. 


ADAM   HOPE 
&  CO., 

Offer  for  Sa,e  HAMILTON 

"Pioneer"and"Sloss" 

PIG   IRON 

These  are  fine  foundry  irons,  being  strong 
and  large  scrap  carriers. 

Also  all  the  well-known 

Scotch  brands, 

Broken  Car  Wheels, 
and  Railway  Cast  Scrap. 

Canada  Iron  furnace  Co,,  Ltd. 

Manufacturers  of 

CHARCOAL   PIG   IRON 

MONTREAL. 

BRAND   "C.|.F."TIIIIEE  RIVERS 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO.  E.  DRUMMOND, 

Managing  Director  and  Treasurer 

BEWARE  OF  PIRATES 

Who  all  but  infringe  the  laws 
of  Copyright  and  mislead  the 

public  by  twisting  words. 


JOHN  LUCAS  k  CO.'S 

Imperial  French  Green 

IS  THE  ORIGINAL  AND  ONLY  RELIABLE 


Decorated     White 

TEA  and  COFFEE  POTS 

Wiim  Nickel-Plate  Covers 


CAVERHILL,  LEARMONT  &  CO. 

MONTREAL 


HARDWARE 


25 


THE  GERMAN  RAZOR  INDUSTRY. 

IN  these  days  of  aggressive  competition  a 
thorough  knowledge  of  the  details  of 
business  and  the  closest  attention  thereto 
is  conceded  to  be  necessary  to  success.  In 
this  connection  the  methoJs  of  German 
manufacturers  of  razors  are  deserving  of 
attention. 

In  England  the  managing  director  tran- 
sacts his  business  through  a  superintendent, 
who  is  engaged  at  the  lowest  possible  com- 
pensation. He  is  treated  as  a  servant,  and 
hence  his  sympathies  are  naturally  on  the 
side  of  labor.  There  exists  in  England  a 
union  of  labor  which  regulates  the  price  of 
steel  which  enters  into  the  razor,  and  every 
operation  required  to  produce  a  razor  is 
governed  by  that  union.  There  is  a  schedule 
for  forging,  grinding,  polishing,  etching, 
hafting,  etc.,  and  woe  to  the  laborer  who  de- 
parts from  the  iron-clad  rules  andregulations 
of  this  union. 

Certain  methods  have  been  followed  in 
England  in  the  production  of  razors  for  a 
century  or  more.  New  methods  which 
naturally  develop  in  the  course  of  time,  some 
of  which  are  necessarily  an  improvement, 
are  immediately  voted  down  without  an  in- 
telligent investigation  of  their  merits.  To 
illustrate  :  It  is  acknowledged  that  a 
shoulder,  say  Y%  inch  from  the  edge  in  a 
hollow  ground  razor,  strengthens  the  blade 
and  at  the  same  time  gives  it  more  elasticity 
and  it  is  thus  better  adaptei  to  shave  clean°r 
and  better.  To  produce  this  shoulder  the 
blade  must  first  be  grooved  from  shank  to 
point;  but  as  the  English  grinder  insists  that 
a  blade  must  be  ground  from  the  back  to  the 
edge,  all  English  forged  razors  required  to 
be  ground  as  common  sense  would  dictate 
must  be  sent  from  England  to  Germiny  to 
be  ground.  The  entire  effect  of  these  unions 
checks  progress.  The  forger  protects  the 
grinder,  the  grinder  the  hafter,  and  so 
through  the  line  of  operations,  and  collec- 
tively they  tie  the  hands  of  the  employer. 

As  a  natural  result,  razors  made  in  Ger- 
many and  bearing  the  stamp,  "  made  in 
Germany,"  as  the  liw  requires,  may  be  found 
in  any  cutlery  shop  of  any  standing  in  Lon- 
don, Liverpool,  and  any  other  city  in  the 
United  Kingdom. 

The  German  manufacturer  lives  in  the 
Solingen  district,  which  includes  the  town  of 
Weier,  among  the  hills  over  which  he  loves 
to  roam  ;  having  no  horses,  a  luxury  almost 
unknown  to  him,  he  is  at  his  post  early  and 
late  and  at  work.  Not  being  troubled  with 
know-it-all-ism,  he  is  eager  to  learn  of  all 
new  methods  in  the  manufacture  of  goods, 
and  strives  to  please  his  customer  as  to 
styles,  etching,  finish,  etc.  He  is  master  of 
the  situation,  being  a  practical  man,  to  whom 
a  superintendent  is  an  unknown  quantity. 

If  he  hears  of  a  union  to  be  in  contempla- 
tion among  his  men  he  is  ready  with  a  strat- 
egic movement.  A  system  is  now  being 
introduced  in  one  of  the  German   factories 


which  will  put  unions  out  of  the  question. 
This  factory  is  owned  by  three  active  Ger- 
mans— one,  the  best  grinder  in  the  district, 
with  his  headquarters  at  the  grindstone  ; 
the  other  a  forger,  who  can  always  be  found 
at  the  forge  ;  and  the  third  disposes  of  the 
product  and  gives  finances  his  attention. 
They  being  thus  equipped  are  masters  of 
the  situation.  They  divide  the  operations 
in  the  forging  department  in  such  a  manner 
that  better  results  are  obtained  collectively 
without  the  workman  being  obliged  to  spend 
years  of  his  time  to  learn  to  forge  a  razor 
complete.  With  their  method  one  man 
forges  one  part  of  the  razor,  the  next  an- 
other, and  so  on,  and  each  man  being  con- 
fined to  that  one  operation  does  his  one 
simple  part  to  perfection.  Being  confined 
to  that  one  operation  he  does  it  quicker  and 
better.  The  same  system  is  carried  through 
the  grinding,  etching,  hafting,  and  in  fact  all 
departments. 

To  sum  up  the  matter,  Germany,  with  its 
desire  to  acquire  all  possible  knowledge  and 
taking  advantage  of  the  knowledge  acquired, 
with  their  economy,  thrift  and  general  enter- 
prise, now  holds  the  key  to  the  razor  business 
of  the  world,  and  all  has  been  accomplished 
within  ten  years.  Prior  to  that  time  an  order 
for  six  dozen  razors  would  have  been  con- 
sidered large,  while  1,000  dozen  of  them 
would  not  create  any  extraordinary  excite- 
ment at  this  writing. — By  "Victor,"  in  Iron 
Age. 


twice  before  you  let  him  go  because  you  can 
get  a  substitute  (?)  for  less  money,  but  whose 
interests  lies  more  in  "so  much  time  for  so 
much  money,"  and  not  in  results  reached. 
The  first  man  is  worth  half  a  dozen  of  the 
second.  The  quality  of  a  business  man's 
help  gives  character  to  his  business.  How 
many  customers  pass  a  man's  shop  because 
of  an  uncivil  or  inattentive  clerk.  Better 
pay  such  help  a  salary  yourself  to  work  for 
your  competitor  than  to  have  them  about 
your  business. — Ex. 


The  Sydenham  Glass  Co.,  Ltd.,  Wallace- 
burg,  is  applying  for  incorporation  ;  capital 
stock,  $50,000,  divided  into  1,000  shares  of 
$5°  each.  The  objects  for  which  incorpora- 
tion is  sought  are  (1)  The  acquisition  of  a 
suitable  site  and  plant  ;  (2)  The  manufacture 
and  sale  of  glassware. 


CET 

PRKE5 

FOR 


SECURE  GOOD  HELP. 

It  must  be  paid  for,  but  it  is  economy  in 
the  end.  If  a  young  man's  interest  is  cen- 
tered in  seeing  your  business  a  success, 
suggesting  where  expenses  can  be  lowered 
and  business  extended  and  improved,  not 
afraid  to  work  overtime  or  holidays,  keep 
him,  get   all   you  can    like  him,   and    think 


Calcined  Plaster.         Sewer  Pipes. 

Chimney  Linings  and  Tops. 

Mortar  Stains.  Fire  Bricks  and  Clay. 

Enamelled  Porcelain  Sinks. 

English  and  Belgian  Portland  Cements 

and  General  Builders' 
and  Contractors'  Supplies. 


W.  McNally  &  Co. 

MONTREAL. 
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Allan  Line 

ROYAL  MAIL  STEAMSHIPS 

Liverpool,  Londonderry,  and  Montreal  Mail  Service 


STEAMSHIPS. 

From 
Montreal. 

From 
Quebec. 

MONGOLIAN 

Aug.    4 
"      11 
"      18 
"      25 

Sept.    1 

Aug.    5 
Not  calling 

Aug.  19 
Not  calling 
Sept.     2 

*LAURENTIAN 

SARDINIAN 

PARISIAN   

And  weeklv  thereafter. 


The  Steamers  of  this  service  carry  all  classes  of  passengers.  The  Saloons  and  Staterooms  are  in  the 
ntral  part  where  least  motion  is  felt  Electricity  is  used  for  lighting  the  ships  throughout,  the  lights  be  nt  J  he 
EcKiffSS  g?sfenSers  at  a"y  h°J»!L  of  'he  night.     Music  rooms  and  Smoking  room  on  the  promenade  deck 


Steerage   to   Liverpool,   London,    Glasgow,    Belfast," or   Londonderry,  "at" lowesT'i-ates""* 
are  providedwith  bedding  and  every  requisite  for  the  voyage  without  extra  charge. 


Steerage   passengers 


H.  &  A.  ALLAN,  Gen.  Agents,  Montreal,  or  H.  C,  BOURLIER,  1  King  St.,  Toronto 
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TELEPHONE    1780. 


.  H.  FARR  &  CO.  smoof  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,  Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 
8  to   16    MORSE    STREET,        -         -        TORONTO,     ONT. 


For  Iron  Fencing 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


Limited. 


^oBAre         JOSEPH  RODGERS  &  SONS, 

*^^^J  MANUFACTURERS    OF 

^P  Pocket  and  Table  Cutlery,  Scissors,  Razors,  Erasers,  Etc. 

These    goods    have    fully    maintained    their    reputation    as    the    best    cutlery    in    the    world    for    over 

ONE    HUNDRED   AND  FIFTY  YEARS. 

Any  Infringements  of  our  Name  and  Corporate  Mark  will  be  promptly  prosecuted. 

bole  Agents  tor  Canada, 

JAMES  HUTTON  &  CO.,  -  -  Montreal 


CUHHE^T    JVtflHKET    QUOTATIONS 


MKTALS. 


Tin. 

Lianib  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  2i>,    21 
Straits "     ....  20,    21 

Tin  Plates—  Charcoal  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes $5  50  $5  75 

I.X.,            "            6  75    7  00 

I.X.X.,        "           8  00    8  25 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes  , 3  75    4  00 

IX              "             4  75     5  00 

I.X.X.,        "            5  75    6  00 

I.XXX.,     "             6  75    7  00 

D.C.,  12JX17        3  50    3  75 

DX 4  50    4  75 

D.X.X.        "            4  75    5  CO 

Note. -Other  brands  might  be  shaded 

by  25c.  per  box. 

Coke  Plates— Bright 

Bessemer  Steel— 

I.C.,  usual  sizes    3  35    3  50 

I.C.,  special  sizes 3  60    3  75 

Charcoal  Plates— Terne. 

Dean  or  J.G.  Grade— 

I  C.  20  X  28,  112  sheets   . .     6  50    6  75 

I.X.  Terne  Tin 8  75    9  00 

Old  process  I.C 13  00 

•»  li       I.X 16  0C 

Charcoal  Tin  Boiler  Plata. 

Cooklev  Grade—  Per  lb. 

X.X.",  14x56,  50  Bheet  bxs  ) 

14x60,  "  >   6c,     6}c 

14x65,  ) 

Tinned  Plates 

72x30  up  to  24  gauge 6}    6} 

26        "     6J     7 

28    "  n  n 

Iron  and  Steel. 

Base  Price 

Common  Bar,  per  100  lb    ..  $185  190 

Refined      "               "             ..     2  35  2  65 

BorseSboe  "          "             ..    2  60  2  75 

Band               "           "             ..     2  2o  2  30 

H„„„                "             '              ..     2  25  2  30 

Swedish         "           "             -.4  00  4  25 

Sleigh  Shoe  Steel 2  50 


Tire  Steel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb   0  10    0  14 

Russian  Sheet        "       0  10}  0  11 

Tank  Platesl-5  and  thicker  2  00    2  25 

Boiler  Rivets 4  50    5  00 


Boiler  Tubes. 


j-inoh 
-inch 


10}c 


Steel  Boiler  Plate. 

^  inch  $2  45 

16     "      2  35 

%      "      nd  thicker  2  25 

Sheet  Iron, 

8  to  20  gauge   2  50 

22  to  24      "      2  35 

26  "      2  45 

28  "      2  65 

Canada  Plates. 

Alldull 2  50    2  55 

*  polished 2  55    2  60 

All  Blight  2  85 

Iron  Pipe. 

Wrought  67*  to  70  p.c. 
Galvanized,  45  to  50  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  57}  p.c. 

Galvanized  Iron. 

Adams— MarS  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 4*,  4J 

26  gauge,  "        4J,  5 

28      "  "        5,    5} 

Gordon  Crown— 

16  to  24  gauge,  per  lb  4J,  4* 

26  gauge,  "  4J,  4j 

28      "  "  4J,  5 

Note—  Cheaper  grades  about    i  ceu 

per  lb  less. 

Chain. 


Proof  Coil,  3-16  inch,  per  lb. 

5-16  "  "  .'. 

%      "  " 

"  7-16  "  "  .. 

%      "  "  .. 

%       "  "  .. 


...  6    6 

::.:  it 

....  4* 
....  33 
...  3g 
....  2J 
..2  4-5 


3-5 

44 

4 

Si 

3 

2i 

90 

70 


Trace,  per  doz.  pairs    $3  60    5 

German  coil,  per  100  ft    165    2 

Jack  chain,  iron,  single,  per 

doz  yards 0  13    0  50 

Jack  chain,  double,  per  doz 

yards 0  15     

Jack  chain,  brass,  single,  per 

doz  yards 0  20    110 


Copper — Ingot. 

English  B.  S  ton  lots  0  10*  0  11 

Lake  Superior  0  10}  0  11 

Bolt  or  Bar. 

CuWengths, round,  *toiin.$0  20  $0  22 
"  round  &  square 

1  to  2  in 0  19    0  21 

Vole— Complete,  lengths  abou    If  teen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

Untinned,  14  oz,  and  light, 
16  oz,  14x48  and  14x60   $0  14    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  14i  0  16} 

Note — Extra  for  tinning,   2  cents  per 

pound,  and  tinning  and  half  planishing 

3  cents  per  pound. 

Planished  and  tinned,   14x 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 

4x6  ft,  25  to  30  lb  ea,  per  lb..  0  16    0  17 
"        35  to  45       "  "        ..0  14*  0  15.V 

"       50  lb  and  above  per  lb  0  11    o  14} 
Boiler  <t  T.  K,  Pitts 

Plain  Tinned   per  lb 0  19 

Spun  "         0  23 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  18  0  20 

27  to  30      "      ..  0  20  0  21 

"        30  and  up 0  23  0  26 

Sheets,  hara-rolled  2x4  f t. . .  0  21  0  23 

Zinc  Spelter. 

Foreign,  per  lb 0  04}  0  04f 

Domestic    "      0  04}  0  04} 

Zinc  Sheet. 

5  cwt  casks 0  041 

Part  casks 0  05 

Lead. 

Imported  Pig.  per  lb 0  2}    0  02i 

Domestic  "       0  02 J 

Bar,  1  pound 0  04} 

Sheets,  2}  lbs,  sq.  ft,  by  roll  0  04}  0  04J 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  04}  0  04} 

Note— Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  30  p.c. 
discount. 


Note— Cut  lengths,  net  price  ton  lots 
30  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  7}c. 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  13}  o  14 

Standard  0  12A  0  13 

Wire 0  17"  0  19 

Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb  $0  10}  0  11 

Other  makes  "    o    9}  0  10 

White  Lead. 

Pure,  Assoc,  guarantee,    ground 

in  oil,  25  lb.  irons,  per  cwt  4  50  4  75 

No.  1  Do "  4  50 

No.  2  Do "  4  25 

No.  3  Do "  4  10 

Prepared  Paints. 

(In  J,  }  and  1  gallon  tins.) 

Pure,    per  gallon $105 

2nd  qualities    "      0  90 

Barn  (in  bbls)  0  80      0  90 

Colors  in  Oil. 

(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     .0  11 

Golden  Ochre    0  06 

French      "         0  05 

Marine  Black    0  09 

Green    0  09 

Chrome    "        0  08 

French  Imperial  Green  0  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwt  1  35  1  40 

"      (J.F.L.S.)"        "  2  75 

"      Roval         "        "  1  10  1  15 

Venetian   Red,  (best)    "        "   1  30  1  90 

English   Oxides    per  cwt       3  00  3  25 

C=d?ann     «     \      "        "  I'"" 

Paris  Green,  per  lb  0  15    0  16 

Burnt  Sienna,  pure,  per  lb  0  08} 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  lilack  "      0  09 

Chrome  Yellows"       0  12 

"  "  Lemon  pure, 

»  lb.  tins,  per  lb 0  19 

Chrome  Greens  "      0  12 

Golden  Ochre  0  03J 
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0  54 

0  57 


0  44 


Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  6!) 

Extra        '  "        0  90 

Brown  Japan  "        0  65 

Brown  Japan,  Turpentine  p.  gal.  0  85 
No.  1  Carriage  "        1  30 

Gold  Size  Japan       per  gal.  1  00    1  20 
Pure  Orange  Shellac       "       1  1)5    2  05 

Hard  Oil  Finish       130 

Oil  Shellac 140 

White  Shellac 2  25 

Linseed  Oil  (in  bbls) 

Raw,    per  gal  0  f3 

Boiled        "       0  56 

Turpentine  (in  bbls) 
Selected  Packages,  per  gal    0  43 
Castor  Oil. 

Best,  per  lb 0  06g  0  06J 

Cod  Oil. 

Cod  Oil,  per  gal 0  50    0  51 

Glue  (in  bbls) 

Common,  0  07}  0  08 

French  medal 0  09J  0  C9J 

Cabinet,  sheet OH    0  12 

White,  extra  0  16    0  18 

Gelatine   0  20    0  30 

Strip   0  16    0  18 

Coopers    0  19    0  20 

A  1  clear 0  09 

Liquid  Glue— F.  LePage's,  dis.  20  to 
25  per  ct.  off  list;  Munn's,  dis.  25  to  30 
per  cent,  off  list. 


HARDWARE. 


Axle  Grease. 

Per  gross  7  00  13  00 

Bath  Tubs. 

Zinc  discount 4  00    4  25 

Copper,  discount,  50  p.c.  off  Revised 

list. 
Steel  Clad  20  p.c.  dis. 

Bells—  Hani, 
Brass,   60    to  66§. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 
Cow. 
American  make, discount  60 to 60  and 

5  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00    5  00 

House , 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  perdoz  , 3  35    4  75 

Moulders'     "      7  50  10  00 

Blacksmiths'   discount   35,40  percent 

Belting. 
Agricultural,  50  per  cent. 
No.  1,  leather,  dis.  40  &  5  p.c.  to 45  p.c. 
Best,  ditto,  30  to  33J  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits— Auger. 
Gilmour's  dis  60  per  cent. 
Ammunition-Car<ndff«.  Excelsior    discount  60  per  cei.. 

-    „   „  -„        ,  r  Rockford  Common,  65  to  65  and  5  p.c. 

B.  B.  Caps,  50  and  5  per  cent.  .*        Perfection,  50  and  10  per  o. 

Kim  Fire  Pistol,  dis. 40to  45  p.c.  Amer.  Jenning's  Gen,  net  list  to  5  p.  cent  dis 
Rim  Fire  Cartridges,  Dom.  50&5p.c.  r 

Rim  Fire,  Military,  net  list,  Amer.  _.,  ,       -,         ^' 

Central  Fire  Pistol  &  Rifle,  15  to  18  per   Gilmcur  s,  47J  to50percb.it 

cent.,  Amer. 
Central  Fire  Cartridges,  pistol  sizes, 

Dom.  30  per  cent. 
Central    Fire    Cartridges,    sporting 

and  military,  15  and  5  per  cent. 
Central  Fire,  Military  and  Sporting 
Amer.  net  list. 
45  p.c.    Amer. 
Loaded  and   empty  Shells,  "  Trap  " 
and  "  Dominion  '    grade, 25  p.c 
Shot. 
Canadian,  common,  20  per  cent. 
Brass  Shot  Shells,  55  and  10  p  c. 
Primers,  30  per  cent. 

Wads. — Baldwin's. 

per  1  b 
Best  thick  white  felt  wadding, 

in  il°-  DaKs *  00 

Best  thick  brown   or  grey  felt 

wads,  in  J  lb.  bags 0  70 

Best  thick  white  card  wads,   in 

boxes   of   500    each,    12   and 

smaller    gauges 0  99 

Best  thick  white  card   wads,  in 


Carpet  Sweepers. 

Bissell,  per  doz 22  50 

World  '  21  75 

Daisy,  "         24  on 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,        "       30  00    33  00 


Glass.—  Window. 
Box  Price. 


Cartridges — See  Ammunition . 
Castors, 
Bed,  new   list,  dis.  50pc.  )  to  50  and  5 
Plate  dis.50pc    )     percent. 

Cattle  Leaders, 

No  31  and  32,  per  gross 8  50  1125 

Cement. 

Portland,  car  loadlots 

Thorold  ,•  

Queenston       "  

Napanee  "  

Chalk. 
Carpenters'  Colored,  per 

gross  0  45 

White,  lump,  per  owt   0  60 

Red 0  05 

Crayon,  pBr  gross   0  14 

Chisels — Socket,  Framing  and  Firmer 
American, dis  70  and  10  per  cent . 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85     4  00 

Churns 
Daisy  or  Deader,    dis.    from   factory 


Expansive 
Clark's,  15  per  cent. 
Excelsior,  10  percent. 
Gimlet 

,     Clark's,  perdoz 0  65 

J.B.  Caps,  discount    Diamond,  Shell  "       100 

Nail  and  Spike,  per  gross    2  25 

Blacking-,  (Catchpole's). 


No.  1,  Egyptian  Blacking. 


Blind  Rollers. 

Annex    perdoz.     125 


0  90 

1  50 
5  20 


9  00 
4  50 


Mascot 
Erminie 


1  35 
1  12 


Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  70  and  10  p.c. 
Tire,  dis   60  to  60  and  10  per  cent 
Stove,  dis., 60  and  10  p.c. 

boxes  of  500  each,  10  gauge 0  35    Elevator,  dis.,  35  to  40  p.  c. 

Best  thick  white  card  wads,   in  Machine,  dis,  70  to  70  and  10  per  cent 

boxes  of  500  boxes,  8  gauge 0  55  _      .        __.      ,  . 

Thin  card  wads  in  boxes  of  1000  Boring  Machines. 

each,  12  and  smaller  gauges...    0  20    Complete,  with  Augers,  ea.    5  00    7  5C 
Thin  card  wads  in  boxes  of  1000  Braces 

each,  10  gauge...... 0  25    Barber's    '....     6  00    7  75 

Thincard  wads  in  boxes  of  1000  Barber's  Ratchet 10  00  11  00 

each,  8  gauge 0  45    Farmfars> 2  00    2  75 


Chemically  prepared  black  edge 
grey  cloth  wads,  in   boxes  of  p.  M 
250  each- 
Hand  smaller  gauge 0  65 

9  and  10  gauge  0  75 

7  and  8  gauge 0  90 

5  and  6  gauge 1  10 

Superior  chemically  prepared 
pink  edge,  best  white  cloth 
wads,  in  boxes  of  250  each — 

11  and  smaller  gauge 

9  and  10  gauges 1  40 

7and8gauges 1  65 

and  6  gauges 3  90 

Anvils 

Per  lb 0  10    0  12J 

Anvil  and  Vice  combined 

each 4  50 

Augers. 
Gilmour's,  discount  50  per  cent, 
Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole,  Vaughan's,  each    1  35    1  60 
Excelsior,  Jennings',  discount  50  pei 
cent. 

Awls. 

Sewing  per  gross 0  65    1  59 

Pegging,  "  ...    0  65    1  25 

Brad,  ....     0  85    1  60 

"  handled  "         ...       3  60    7  SC 

Saddlers'  "         ....     0  45    1  60 

Awl  Hafts 
Patent  Peg,  per  gross 
"    Sewing,         " 

Awl  and  Tool  Sets. 
Millar's  Falls,  perdoz....    2  80    8  30 

box    *....     6  00  12  00 


Millar's  Falls  15  50  29  00 

Brackets— Shelf. 

Japanned  Canadian,  per 


::::} 


7  25     8  00 


doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n   ....     0  85    3  20 

Broilers. 
Light,  dis. 65  to  67J  per  cent. 
„    Reversible,  dis.,  65  to  67J  per  cent. 
'    Vegetable,  per  doz,,  dis.  37$  per  cent 

Henis,No.8        "      6  00 

"     No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz    500    4    23 

Butts— Brass . 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  And  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  65  &  10  to  70  and  5  p.e. 
Loose  Pins,  "    65  &  10  to  70  and  5  p.c. 
Berlin  Bronzed,  dis.  70.  70  and  5  per 

cent. 
Gen  Bronzed, perpair  0  40    0  65 

Can  Openers. 

Acme,  per  gross   9  00 

Sardin    Scissors,  per  doz.  3  75 
Card. 

Horse,  per  doz 0  60 

Carpet  Stretchers. 

American,  per  doz 100 

Bullards  "       6  50 


2  70 
I  10 
1  10 
1   10 


0  75 
0  65 
0  06 
0  18 


Size 
United 
i  nches 
14  to  25 
26  to  40 
41  to  50 
51  to  60 
61  to  70 
71  to  80 
81  to  85 
86  to  90 
91  to  95 
96  to  100 
101  to  105 
106  to  110 
111  to  115 


Star. 


Per 

50  ft 


11  5 
1  30 


Per 

100  ft. 

2  20 
2  50 

2  90" 

3  20 
3  50 

3  90 

4  40 

5  00 


Double 
Diamond 
Per 

50  ft.  100 


1  50 
1  75 


4  00 

4  50 

5  00 

5  75 

6  50 

7  75 
9  (0 

10  50 
12  00 
14  00 
16  00 


PWcington. 
Ordinary. 

1st  break $2  70 

2nd      "        

3rd       "        ; 

4th      "        

5th       "        

6th       "        

7th       "        


2  90 

3  10 
3  40 

3  65 

4  15 
4  65 


60  and  W\  percent.   From  stock  60    2nd 


Picture  Glass 
Pilkington's  ordinary. 
1st  break    440 


per  cent. 

Clamps. 
Judd's,  dis.  20  p.c. 

Stearns,  perdoz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60     4  00 

Enterprize,  No.O   135 

"  No.  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60J  to  65  p.c. 
Cradles,  Grain. 
Canadian,  discount  25  to  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list; 

dis.  40  per  cent. 
Hart  Mfg.  Co.,  (bolt  dies)  (Amer.  list) 
dis.  25  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 

Coil,    perdoz 0  88 

English,     "        2  00 

Draw  Knives. 
American,  dis.  70  aDd  10  p.c. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  perdoz 16  00  51 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37J  to  40  percent. 
Standard,  dis.  47}  to  50  p.  c. 

Elbows — Stove  Pipe 
$1.00  to  $1.65  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30 

Wine,  perdoz   130 

Star,         "  2  80 

Fenns  Corkstops,  No  9.  p.doz 

Petroleum,  per  doz 4  50 

Files  and  Rasps. 
Kearney  &  Foote's  discount  Am.  List 

57 J  to  60  per  cent. 
Black  Diamond,  50  &  5  per  cent.  dis. 


3rd 
4th 
5th 
6th 
7th 


4  70 

5  40 

5  90 

6  50 

6  9C 

7  70 


10  00 
4  50 


1  00 


1  50 


Gas  Fittings  and  Staple   Brackets 

Jas.  Barwell,  Toronto— Dis.  20  to  25  p 
c,  free  of  du*y.  Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each    

Enamelled  "      


2  00 
1  60 
4  00 


5C 


0  bi 

2  25 

3  90 

1  70 
6  50 


0  30     .. 
0  55     ., 
Grindstone  Fixtures. 

P.  S.  &  W.,  per  doz 3  88    4 

Hammers — Nail. 
Maydole's   net  list  to  5  per  cent,  dis 
Can.  discount  25  to  27J  p.c 
Tack. 

Magnetic,  per  doz  1  10    1   w 

Sledge 

Canadian,  per  lb 0  12*  0  13 

Ball  Pean. 
English  and  Can.,  per  lb       0  25 
Handles. 

Axe       perdoz 00 

Store  door    "     ', '_     j  qq 

Chest,  per  doz  pairs  ...."    040 
Chisel. 

Firmer        per  gross 3  00 

Socket  Firmer   "        325 

Socket  Framing  per  gross    3  75 

Fork. 
C.  &  B. .discount  35percent.  to40p.c. 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.c 

Saw. 

American,  per  doz  100 

Plane. 

American,  per  gross 3  15 

Hammer  and  Hatchet. 

American,  per  doz  0  50 

Cross  Cut  Saw. 

Canadian   perpair 0  18 

Hangers. 

Door  4  and  5  inch,  per  pair    0  40    0  80 
Lanes,  50  to  50  and  5  p.c. 

Hatchets. 


25 


0  30 

3  50 

1  80 

2  50 

4  50 

8  00 

5  00 


1  25 
3  75 
0  8C 
0  25 


to  50  and  7$  Amer.  List. 

Nicholson's  dis.,  Amer.  list,  50,  50and5  Can., dis  40  to  42J  p  c 

per  cent.  Hinges 

Toronto  File  Co..  50  aDd  10  to  60  p.c.  Blind,  Parker's, dis.  60*to60  and  10  p  c 

Amer.  list  11       hepard's  Noiseless,  dis  60  n'c 

Jowitt's  dis.  Can.  list,  25pc.  to  27J  p.c.  "           '•    Buffalo,  dis  60  to  70  pc 

Globe  File  Co.  s  disc.  60  per  cent.  Light  T  and  strap,  dis  65  to  70  n  o 

Horse    Rasps,  Kearney  &  Foote's  dis  Heavy,  per  lb                        03  3.5    0  043 

Am  list,  50  p.c.  to  50  and  10  p.c.  Screw   hook  and  hinge—  ' 

Horse  Rasps, dis.  45  p.c.  Amer.Hellers  6  to  10  in.,  per  set                0  00    0  mi 

Horse  Rasps,  Spencer's,  dis.  Can.  list  12  up                  "        ......     0  CO    0  02* 

Horse  Rasps,  Toronto  FileCo.,  50  and    Screw,  Eureka *'  ^'i^ 

Gate,  Clark's 1  50    2  20 

"      Shepard's,  dis  50  to  60  p.c 


10  p.c,  Amer.  list. 

Fluting  Machines. 

Each 0  60 

Forks. 
Hay, Manure,  etc,dis.40  to  45  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  57}  to  60  per  cent. 
Shepard's     Lightning,  dis.   50    to   50 
and  10  p.c. 

Fruit  Presses. 

Henis',  per  doz  3  25    3  50 

Enterprise,  discount  10  p.c. 
Shepard's  Queen  City,  dis.  15  p.c; 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  etc. 

Stanley's,  dis.  50,  55 p.  c. 

Wire  Gauges 

Winn's  Nos.  26  to  33,  each     1  65    2  40 


Perdoz.  pairs 

Spring     1  35    1  40 

"    Shepard's  Samson   1  75    1  90 
Hoes. 

Garden,  Mor  ar,  etc.,  discount  40  to 

45  per  cent. 

Planter  doz 4  00    5  Oi 

Hooks—  Cast  Iron 

BirdCage,    perdoz 0  50    1  it 

Clothes  Line,    "        0  27    0  63 

Harness,  "       0  72    0  88 

Hat  and  Coat,  per  gross      100    3  00 

Chandelier   perdoz 0  50    1  00 

Wrought  Iron. 
Wrought  Hooks  and  Staples,  Car. 

dis.  40  and  5  to  40and  lo  per  cent. 
Wrought  Hooks  and  Staples,  Amer 

dis.  75  and  10  to  80  por  cent. 
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Wirt. 
Hat  and  Coat, dis.  55  to  60  p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng..  dis.  69  per  cent. 

Horse  Nails 
Canadian,  dis.    60  to  60  and  21  p.c. 
Horse  Shoes, 

F.O.B.  Toronto&  Hamilton $3  CO 

Snow.       "  "  ...    3  90 

F.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  .Picks. 

Star,perdoz 3  00   3  25 

Kettles. 
Brass  spun,  7J  per  c .  dis.  off  new  list 
Copper,  per  lb        ..     0  30    o  35 

Enamelled  Can.  50  p.c 
American,  60  and  10  to  65  and  5  p.c. 

Keys 
Lock,  Can, dis  50 p.c. 
Cabinet,  Trunk,  and  Pad- 
lock,Am  per  gross 1  60    4  75 

Knobs. 
Door,  japanned,  and  N.  P.,  85  to  3  00 

per  doz. 
Bronze,  Berlin,  per  doz   ...     2  75    3  25 

Bronze  Gem,        "        6  00    9  00 

Sava  "         ....     8  75  10  00 

Shutter    porcelain,  F  & 

L   screw,  per  gross 41  30    4  00 

Knives. 
Clauss,  bread  cake  and  paring  knives 

$7.20  per  doz.  nett. 
Hay  Knives,  spnar  point,  L  or  T  hdle 
45  per  cent   ais. 

Lightning,  per  doz 8  40    14  00 

Heaths,  45  pur  cent.  dis. 
Ladles. 

Melting,  per  doz 170    4  50 

Lemou  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  1  87    3  85 

King,  wood,  "  2  75    2  90 

glass  '  4  00    4  50 

A.11  glass,  '  1  20    1  30 

Lines. 

Fish,    pergross  105    2  50 

Chalk,         "  1  90    7  40 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &  Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  percent,  40  to  42$  p.c. 

Padlock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  1  00    2  40 

Eagle,  dis.  percent, 15  to  174  pc. 

Mallets. 
Tinvimiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory      "  1  25    3  75 

Lignum  Vitae,  "         3  85    5  00 

Caulking, each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis     00  to  25 
per  cent.  dis. 

Home,  each 

Mincing  Knives. 

American,  per  doz  . 42    2  35 

Molasses  Gates, 
•itebbin's  Patent,  dis.  per  cent,  65  to 
70  to  70.10  per  cent 

Kails. 
Cut  Nails(Iron) 
1    Either  Canada  or  Amer.    Pat'n. 

Basis— 50  to  60  dy 185    190 

40dy 1  90    1  95 

30  dy 1  95    2  00 

20, 16&12dy....     2  00    2  05 

10  dy 2  05    2  10 

8&9dy 2  10    2  15 

6&  7  dy -i  25     2  30 

2.  Amer.  Pattern  Only 

from  4  to  5  dy  ..     2  35    2  40 
3dy.(lath) 2  85    2  90 

3.  Canada  Pattern  Only 

from  4to5dy  ..    2  35    2  40 

3  dy.  (lathj 2  75    2  80 

3dy.  A.P.  Fine     3  45    3  50 
Cut  Nails^ste'el)  AddlOc.  to  the  prices 

in  list  for  iron  nails. 
Wire  Nails,    75,   10  and  5  per  cent  ; 
3  per  cent,  cash  delivered  in  lots 
of  10  kegs  or  more. 
Brads  &  Moulding  Nails,   75, 10  and 
5  per  cent,  from  new  list. 
Nail  Pullers. 

German  &  American 1  85    3  50 

Nail  Sets. 

pergross 
Snuare,  round  and  octa- 
gon             s  M    4  u0 

Diamond 1*  oo  15  00 

Netting. 
Poultry,  65  to  65  and  5  per  cent. 

Oil. 
Canada  Refined  Oil  (Toronto)  14       la 

Carbon  Safety     "     0  17    0  18 

Canada  WW.      "      0  20    0  22 

American  W.W." ....     0  25 

S  K.  Seal  per  gal  0  63    0  65 


Oilers. 
McClary's  Galvan.  Iron 

Oil    Can,    with    Pump, 

perdoz 19  50 

Zinc  and   Tin,  dis.   50,  50  and  10. 

Copper,  per  doz 125    3  50 

Brass,  "       I  50    3  50 

Malleablu,  dis    ih  per  ct. 

Pails. 
Galvanized,  perdoz  2  25    3  30 

Pencils. 

Dixon's,  per  gross 100    4  25 

Carpenter 2  25    3  60 

Par  doz 6  00    9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent     American  dis. 57$ 
Wood,  fancy  Canadian, or  American 

35  to  37$  per  cent. 

Bailev's(Htar.  R  &  L.Co.)42J  to45p.c 

Miscellaneous,  dis.  15  tol7$  per  cent 

Bailey'sViotor.dis  15  to  171percent 

Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.  dis 

371,40  p   c. 
Button's  Imitation,   per 

doz 5  00    9  00 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  and  10  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35     2  00 

Pruning  Shears. 

Perdoz 4  00    5  50 

Pulleys 

Hothouse,  perdoz 55    100 

Axle 22        33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  57$  to 

60  per  cent. 
Pitcher  Spout.  65  to  67J  p.c 
Canadian  Cistern  60  to  621  P-  c.from 

factory. 
Canadian  Pitcher  Spout  67$  to  70  p.  c. 
from  factory. 

Punches 

Saddler's,     perdoz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow, perinch     1  00 

Putty 

Bladder,  per  100  lbs 1?        2 

Tins,  lbs   2  50     2  75 

Rail. 

Barn  Door,  per  foot 3  3$ 

Sliding  Door,       "      3J        3J 

Lanes,  3|  to  1c.  ft. 

Rakes. 

Cast  Steel  and  Malleable  Canadian 

list  dis.  40  to  45  percent. 

Razors. 

Boker's,  perdoz    7  50  1100 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  perdoz  l  25    3  60 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent   cash  30  days. 
Copper  Rivets,  dis.  50  per  cent. 
Iron  "  "    55  and  10  p.c. 

Tinned  and  Black  Rivets,  55  &  10  p.c. 
Burrs,  Iron,  50  and  10 
Terms,  4  mos.  or  3  p.c.  cash  30  days 
Rivet  Sets. 
Canadian  dis. 30,  35perc. 
Rope 

Per  lb. 
Sisal.    Manilla. 
7-16  in.  and  larger..      7$  ...        9i 

«,5-16,  %  in 8  ...        10 

Cotton,  per  lb 18        20 

New  Zealand 8$         9 

Russia  Deep  Sea,  per  lb..       12j      13$ 

Jute    "     ...       06$      07$ 

Rules, 
Boxwood,  dis.  80  to  80  &  10  p.c. 
Ivory,  dis  37$  to  40  per  cent 

Sad  Irons. 

Mrs.   Potts,  per  set       75        80 

"  N    P.         '  1  00    1  05 

Sad  Heaters. 

Dome, Shepard's, per  doz    4  75    5  00 

Sand  and  Emery  Payer. 
B.&  A.,  sand,  40  and  5to  45  per  cent. 

Emery,  per  quire 55        90 

Sash  Cord 

Perlb 22        50 

Sash  Locks. 
Triumph  and  Morris, dis  37$,  40per 
cent. 

Kempshell's  dis.  40,  62$  per  cent. 
Canadian,  dis.   45,  50  p.  c 
Sash   Weights. 

Sectional,  perlb 1} 

Saws. 
Hand,  Disston's,  dis  15  p.  c. 
S.  &  D  ,  dis.  35  percent,  to  40  p.c. 
Cross  Cut,  Disston's,  per  ft.  35  to  55 


S  4  D  dis.   35  p  c.  on  Nos  2  and  3. 
Hack,  complete,  each —        75    2  75 

"       frame    only  75 

Saw  Sets. 

Per  doz 1  65    9  00 

Sc&lftfl 
Canadian  List,  dis.  40to40  and  5 p.c. 

Scale  Beams. 
Canadian,  B   S.  &  M.  dis.  40  p.  c. 
Scrapers. 

Box,    perdoz  2  10    4  50 

Foot,       "  40    3  50 

Screens. 
Window,  patent,  perdoz    3  50    4  50 

Door,  per  doz 10  75 

Screw  Drivers. 

Sargent's,  perdoz 65    4  00 

Screws. 
Wood,  F.  H.,  Iron,  and  Steel,   80  per 

cent.,  dis. 
Wood,  R.H.      "        75  per  cent.  dis. 
"      F.  H.  Brass77$ 
•'      R.  H  72i       " 

Diamond    Point  wood    screw   nails 
bright,  dis.  77$  and  20  per  cent . 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount40  to 45  per  cent. 
Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis. 75  percent, 
B.  &  W.  N.  P  ,dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
-Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"        N.P,,  70  per  cent. 
Clauss  Full  nickel,  60  p.c.  off 

"      Japanned  handles,  7u  p.c.  off. 
Sheaves 
Sliding  Door,  per  set    ...        77    140 

Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEL,  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz    115    135 
tinned,  1  35     1  60 

Tin  Rim,  "  "  2  3C    2  45 

"  black,        "  1  80    2  25 

Snaps 
Harness,  German,  dis  35  per  cent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  \  or  Yt  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Perlb 0  28    0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Suaves. 

Wood,  English  180    5  00 

Iron,  American 1  35    2  35 

Spoons  and  Forks. 

TeaSpoons  pergross    7  50    12  00 

Dessert  "      ....         "         21  00  

Table       "       .•••         "         30  00    30  00 

Dessert  Forks...         "         24  00 

Medium     "      -         "         27  00  

Table  "       ••         "         3G  00 

Squares. 

Iron,   perdoz   165    2  90 

Steel,  dis.  80  and  5  to  80  and  1%  p.c. 
Trv  and  bevel,  dis.  50  to  52$  percent 

Staples. 
Fence,  galvanized,  per  lb  3$ 

Wroughtlron,    dis.  80  to  80  &  5  p.  c. 
Stocks  and   Dies,  Amer.   dis.  25  per 
cent. 
Stove   Polish,  (Catchpole's). 
Stove  Pipe  Varnish,  euanelled 

cans,  per  doz 1  7b 

No  1,  Stove  Paste,  per  gross 9  00 

..    2       "  ' 4  80 

Stone. 

Washita,  perlb 0  25        50 

flindostan,  per  lb 0  06       07 

"  Slips,  per  lb  9 

Labrador,    perlb 0  13 

Axe,   "        0  15 

Turkey  '       0  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut,  Carpet  Blued, gimp,  60  per  cent 
"  tinned,  dis.  70  per  cent. 

Swedes'  iron,  blued  or  tinned,  dis.  50 

per  cent. 
Upholsterers"  dis.  50  percent. 
Copper  Nails, dis.  62j  per  cent. 

Ll       Tacks,  45  per  cent. 
Clout  Nails,  dis.  60  to  67$  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  60  to  65  per  cent. 
Trunk  Tacks,  dis.   57$  per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  62*  p 


Cigar  Box  Nails,  dis.  45  per  centl 
ShoeFinders'TacKS,50  per  cent. 
Shoe  Nails,  Hungarian  Nails,  etc., 37$ 
percent. 

Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....  5  50  9  75 
Chesterman's,  each  ....  0  90  2  85 
steel, each  .  0  80  8  00 
Thermometers. 
Tin  case  &  dairy,  dis. 75p.c 

Thimbles. 

Asbestos, filled,  per  doz., 35  to  40  p  c. 

Ties. 

Cow, perdoz 1    !o    2  50 

Tinner's  Tools. 
P.S.&W.,netlist. 
Canadian  15  to  35  per  cent  dis. 

Tinware. 
Stamped, dis.  Assnlist,70,andl2$per 
cent,   to  70    and  25  p.c.  on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "        " 

Transom  Lifters 
Payson's,  S2.60  to  $5.00  per  doz. 

Traps 
Game,  Newhouse,  dis  331  p.c.  to  35  p.c. 
Game.H  &N..P.  S.  &  W.  or  Steel,  60 
and  l«  to  671  per  cent. 

Mouse,  per  doz  0  35    1  50 

Rat  "         2  00    4  58 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz   4  75    9  00 

Brade's        "        00  10  50 

D   &  S.,  discount  35  p.c. 
Triers. 

Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  Russian,  perlb 0  00    0  21 

Wrapp'g.mottl'd.pr.pack    0  50    0  60 
"         cotton,  per  lb..     0  17    0  18 

Mattress,  per  lb    0  33    0  45 

Staging        "         0  27    0  36 

Broom         "         0  30    0  5t> 

Binding,  Common  Sense-     6$ 

"         Blue  ribbon 0    8 

"         Red  cap 0    7 

"  Sterling   ...*. 0  6J 

"         Prison    0  8 

On  prison  made  twine  freight  is 
prepaid  to  any  railway  station  in 
Ontario. 

Vises. 

Hand, perdoz 4  00    fi  <i0 

Bench,  parallel,  each....     2  00    4  50$ 

Coach,  each  6  00    7  00 

Peter  Wright's,  per  lb....    0  12    0  13 

Pipe,  each 5  50    9  00 

Saw, perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz   4  00    8  50 

Washers  "Iron,"  40  percent,.,  4  mos. 
or  3  per  cent. 

Well  Wheels. 
Amer., perdoz.  8,10  &  12  in.    3  38    6  Ou 

Wire. 
Brass  Wire,  16  to  25  wire  gauge,  18  to 

24c.  lb. 
Copper  Wire,  17$  p.  c.  dis. 
Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
[In  lots  of  1,000  lbs.,  annealed  oiled, 
and  annealed  andgalvanized.freight 
will  be  prepaid.  ] 

Bright,  Coppered  steel  and  spring  20 
per  cent  f.o.b.  Montreal,  Toronto  or 
Hamilton. 
Broom  Wire  5:;  to  6jc.  per  lb. 
Clothes  Line  Wiie,  19  gauge,  per  doz 

coils 3  95 

Wire  Fencing. 
Galv.2barb,2$&5in. apart     j  ,,        ... 
11      4       "     4   &  6  "       "  j3*        di 
"    Plain  twist,  all  deld         3$      3% 
"    Steel  thorn  and  rib- 
bon         4}      5 

"  Lock  Barb,''  4  point 4$ 

Ditto  Glidden  2  point 4$ 

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points 4$ 

Steel  staples  3* 

Terms,  60  days  or  2  percent,  in  30 
days. 

Wire  Cloth 

Ordinary,  discount  25  p.c. 
Painted  Screen,  p.lOOsq.ft    185    190 
Wrenches. 

Acme,  35  to  37$  per  cent. 
Agricultural,  70  and  10  to  75  p.c. 
Standard, dis.  60, 60  &  lOp.c. 
Coe's  Gen'ne,  dis.  3  21  to  35  p.  c  dis. 
Diamond,  dis.  331,  35  p.  c. 
Tower's  Engineer,  each    ..    2  00    3  0C 

S.,  perdoz 5  80    7    0 

G.  &K.'sPipe    "      6  00 

Burrell's    "     eat-i 3  40 

Pocket,  perdoz 125    2  00 


Half  Price 


'- 


The  original  selling  price  of  "Ideas  for  Hardware 
Merchants'    was  $1.00  ;  the  price  now  is 


And  Only  handled  by  ourselves.       We  bought  out  the  publishers 
at  a  bargain,  hence  the  exceedingly  low  price. 


"  There  is  a  tide  in  the  affairs  of  men 
Which  taken  at  the  flood  leads  on  to  fortune  ; 
Omitted,  all  the  voyage  of  their  life 
Is  bound  in  shallows  and  in  miseries." 


This  is  the  opportunity  of  your  life.  Will  you  grasp  fortune  as 
she  rapidly  glides  past  you  and  within  reach  ?  We  have  only  a 
limited  number  of  copies  and  they  are  rapidly  going.  Mailed  on 
receipt  of  price,  postage  prepaid. 


THE  J.  B.  McLEAN  PUBLISHING  CO. 

10  Front  Street  East,  TORONTO,  ONT. 


A.  ALLAN,  Pres. 


J.  O.  GRAVEL,  Sec.-Treas. 
F.  SCHOLES,  Man.  Director. 


THE  CANADIAN  RUBBER  (O'V 

Of  Montreal  and  Toronto. 
CAPITAL,       -       -       $2,000,000. 


MANUFACTURERS    OF 


First  Quality  Rubber 
Boots  and  Shoes,  Supe- 
rior Quality  Rubber  Belt- 
ings, including  The  For- 
syth (Boston  Belting  Co.) 
Seamless  Rubber  Belt- 
ing. For  which  we  are  Sole 
Agents  and   Manufacturers  in  Canada. 

We  hold  the  Patent  and  Right  to  Manufacture 
in  Canada. 

THE  PATENT  PROCESS  SEAMLESS  TUBE  HOSE 

We  Make  all  Our  Hose  by  this  Process. 

ASK  THE  MERCHANT  YOU  DEAL  WITH  FOR  IT  AND  TAKE  NO  OTHER. 

Rubber  Packings,  Valves,  Gaskets,  etc. 


Head  Office  and  Factory,  Montreal.         J.  J.  McGILL,   Man. 

WESTERN    BRANCH  : 

Cor.  Front  and  Yonge  Streets,  TORONTO. 
J.   H.  WALKER,  Manager. 


WE  WANT  TO  HEAR. 


WHEN  YOU  NEED 


RUBBER  HOSE. 

OUR  BRANDS 

"  Maltese  Cross,"  "  Extra  Quality,"  (Black  or  White), 

"Kinkproof,"  (Wire  Bound),    "Antimony,"  (Red), 
"Lion,"  -'King,"  "Leader,"  "Fairy,"  (Cotton). 

The  Gutta  Peroha  &  Robber  Mfg.  Co. 

61-63  FRONT  ST.  W.,  TORONTO.     OF  TORONTO,  LTD. 


Star 


Cycles 


Are  a  recognized  thoroughly 

reliable  make  at         POPULAR     PRICES. 


They  embrace  the  best  procurable  workmanship  and 
material.  They  will  maintain  the  reputation  of  our 
Trade  Mark  and  give  full  and  lasting  satisfaction  to 
all  concerned.     They  comprise — 

PATH  RACERS      ROAD  RACERS 

"  Tourists'  "  Business  Wheels, 

Light,  Staunch  and  Graceful  Ladies'  Wheels 

STAR  CYCLE  WORKS,  Wolverhampton. 


Brandram  Bros.  &  Co. 


ROTHERHITHE,  LONDON,  ENG. 


^ 


«0DR% 


B.  B. 

GENUINE 


J> 


Manufacturers  of 

The 

Celebrated 
Brand 


^DR^ 


B.  B. 

NO.  ONE 


Canadian  Agents, 

A.  A.  Allan  &  Co. 

TORONTO,  ONT. 


WHITE  LEAD      B.  B.      WHITE  LEAD 

White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


For  samples  and  information  apply  to 


HENDERSON  k  POTTS 

Nova  Scotia  Paint  Works,  Halifax,  N.S. 


< 
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MAGNOLIA  METAL 


IN     USE    BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST    ANTI-FRICTION    METAL    FOR 

High-Speed  Engine,    Dynamo,    Rolling-Mill,    Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL   CO., 


London  Office  :  75  Queen  Victoria  St. 
Chicago  Office  ;         Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortland  Street,  NEW  YORK. 


The  Hardware  Trade 


Manilla 
Brown  Wrapping 
Hardware  Manilla 
Leather  Manilla 

Etc.,  Etc. 


Would  do  well  to  get  our 
quotations  on  paper  made 
specially  for  their  business. 
Prices  and  samples  sent 
on  application. 


*  E.  B.  EDDY 


(0. 


Hull,  Montreal,  Toronto, 
Quebec,  Hamilton,  Kingston, 
St.  John,  Halifax,  Winnipeg, 
Victoria,  St.  Johns,  Nfld. 


To  the  Trade 


t 


Lemonade  Shakers 


Lemon  Squeezers   |ce  Cm  F™ 

— -= — :  Preserving  Kettles 


WRITE    FOR    PRICES 


RICE  LEWIS  &  SON 


LIIMIITIEID 


Cor.  King  and  Victoria  Sts. 


.   .   .  TORONTO 


SANITARY 

Soap 
Vase 

Press  the  button 

Enough  soap  discharged 
for  individual  use. 

Keeps  basin  clean. 

Preventspipes  clogging. 

Saves  soap. 

Saves  money.  patented 

The  Soap  used  in  these  Vases  is  made 
specially  for  the  purpose,  and  we  guar- 
antee it  pure. 

Especially  desirable  in  public  buildings. 


FOR  SALE  KY 


The  Toronto  Steel  Clad  Bath  and  Metal  Co, 


LIMITED. 


123  QUEEN  ST.   EAST,  TORONTO,    CAN. 


"  Perfection  "  Inside  Seam 

ELBOWS. 

Strongest 
Handsomest 
Best 

16 

Different 
Kinds 


Standard  Patent  Stove  Pipe, 

Stove  Boards,    Coal  Hods. 

Order  All  Fall  Lines  Early. 


* 


Kemp  Manufacturing  Go. 


TORONTO,   ONT. 


. .  HARDWARE . . 

A    PRACTICAL   JOURNAL    FOR   THE    WROUGHT,    CAST,    STAHPED, 
SHEET   AND  SPUN    METAL   TRADES. 


Published  Weekly. 


$2.00  a  Year. 


Vol.    VI. 


TORONTO  AND  MONTREAL,  AUGUST    I  I,   1894 


No.  32 


vl    8.  McLEAN, 

President. 


HUGH  C.  McLEAN, 

Sec.-Treas 


THE  J.  B.  McLEAN  PUBLISHING  COMPANY. 

FINE  MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 
HEAD  OFFICE  :  .  .  10  Front  St.  E. 

MONTREAL  OFFICE  :        -  146  St.  James  St, 

E.  Desbarats,  Manager. 

NEW  YORK  OFFICE  :     Room  41,  Times  Building. 

Roy  V.  Somerville,  Manager. 

EUROPEAN  BRANCH  : 

Canadian  Government  Offices, 

17  Victoria  St..  London,  S.W. 
R.   Hargreaves,  Manager. 

John  Cameron.  General  Subscription  Agent. 


WARNING  TO  SUBSCRIBERS. 

We  understand  there  is  a  man  in  Winnipeg,  named 
Ostrosser,  who  claims  to  be  our  agent.  He  has  already 
called  upon  several  of  our  subscribers,  and  in  one  or  two 
cases  succeeded  in  obtaining  money.  Friends,  he  is  an 
impostor;  he  is  not  our  agent,  never  was.  and  never  will  be, 
so  please  look  out  for  him.  Of  course,  our  journals  have 
now  such  an  enviable  reputation  that  people  insist  upon 
working  for  us  whether  we  like  it  or  not.  We  don't  like  it. 
-Mr.  John  Cameron  and  F.  W.  Armstrong  are  our  only 
authorized  agents  in  Manitoba.  Northwest  Territories  and 
British  Columbia.  They  are  well  known  and  thoroughly 
trustworthy. 


A  PRESS  despatch  says  the  New  York 
Legislature  proposes  to  outlaw  all 
trusts  injurious  to  public  interests. 
This  natur.illy  gives  rise  to  the  question, 
How  is  it  to  be  determined  whether  a 
trust  or  combination  is  injurious  to  pub- 
lic interests  or  not  ?  Some  at  haphazard 
would  say  that  all  combinations  of  manufac- 
turers or  wholesalers  were  of  this  character. 
But  obviously  they  are  not.  Organization 
among  any  class  of  men,  whether  they  be 
manufacturers,  merchants  or  mechanics  is 
an  excellent  thing.  By  organization  cut- 
throat competition  can  be  minimized  if  not 
entirely  removed.  By  organization  men  are 
brought  to  know  each  other  better.  By 
organization  mutual  help  is  secured.  By 
organization  evils  both  within  and  without 
are  kept  down.  By  organization  a  better 
and  healthier  condition  generally  is  made  to 
obtain.  But  there  are  other  interests  to  be 
considered  besides  those  of  the  members  of 
a  particular  association  or  combination  as 
one  may  be  pleased  to  call  it.     There  is  the 


public  at  large  to  be  considered.  Do  its 
purposes  interfere  with  the  freedom  of  trade  ? 
Are  anomalies  placed  upon  competitors  who 
are  not  members  of  the  organization  ?  Is 
the  consumer  compelled  to  pay  enhanced 
prices?  These  are  some  of  the  questions 
upon  the  answering  of  which  is  to  be  deter- 
mined the  legitimacy  or  illegitimacy  of  an 
organization.  Regarding  the  illegitimacy  of 
some  combinations  there  is  no  question. 
Their  interferences  with  ihe  freedom  of 
trade  are  so  flagrant  that  no  nice  weighing 
should  be  necessary  in  order  to  determine 
their  fate.  But  there  are  others  where  the 
conditions  are  the  opposie,  and  whom  to 
outlaw  would  be  unjust  rather  than  just.  It 
is  in  this  particular  that  the  nice  weighing 

needs  to  be  done. 

*  #  # 

An  unprovided  for  and  uninvited  factor 
has  developed  in  the  movement  going  on  to 
harness  the  waters  of  the  Niagara  river  and 
utilize  them  for  industrial  purposes.  The 
utility  of  the  river  as  a  motive  power  has 
been  discussed  for  numbers  of  years.  Dur- 
ing the  last  few  years  practicjl  re  ults  have 
developed  therefrom.  The  greatest  under- 
taking was  of  course  the  recently  com- 
pleied  water  tunnel  which  finds  its  outlet  in 
the  river  under  the  old  Suspen-ion  Bridge 
below  the  Falls.  And  just  as  Canada  is 
undertaking  to  build  a  similar  tunnel,  along 
comes  a  committee  of  the  Constitutional 
Convention  of  New  York  State  with  a  report 
that  the  very  existence  of  the  Falls  is  threat- 
ened. This  committee  recently  visited  the 
Falls  as  a  commission.  Whether  it  was 
composed  of  engineers,  scientists  or  lawyers, 
we  know  not.  All  we  know  is  that  the 
commission  visited  the  Falls,  feasted  on 
their  scenic  beauties,  and  then  went  back 
to  Albany,  drew  up  a  report  in  which  it 
was  in  effect  said  that  while  so  far  no  ap- 
preciable impairment  of  the  river's  scenic 
beauties  had  yet  taken  place,  yet  if  this  ap- 
propriating continued  it  was  only  a  question 
of  time  before  the  Falls  would  be  no  more. 
As  a  conclusion,  it  was  urged  that  the  New 


York  Legislature  not  only  refuse  to  grant  any 
further  rights  to  harness  the  waters  of  the 
river,  but  that  the  rights  be  taken  away 
from  those  who  are  already  enjoying  them. 

*  *  it- 
Here  we  have  been  boasting  that  not  only 

was  there  power  enough  in  the  Niagara 
River  to  turn  all  the  factory  wheels  on  the 
continent  and  generate  electricity  sufficient 
to  give  us  all  1  ght,  but  that  we  had  a  super- 
fluity to  supply  the  rest  of  the  world. 
And  now  along  comes  a  committee  of 
a  constitu  ional  convention  and  says  that 
unless  the  old  river  is  allowed  to 
rush,  tumble  and  boil  untramelled  in  its 
accustomed  channel  the  beauty  of  the  cata- 
ract will  depart,  and  in  place  of  tne  glisten- 
ing veil  of  white  and  green  there  will  be 
nothing  but  gaunt  black  rocks  to  meet  the 
gaze.  It  therefore  resolves  into  the  ques- 
tion :  Shall  we,  by  thus  going  on  and  appro- 
priating the  waters  of  the  river  destroy  the 
beauties  for  which  Niagara  is  famed,  or,  by 
letting  them  skip  at  their  own  free  will, 
destroy  our  hopes  of  securing  an  all-power- 
ful and  cheap  water-power?  But  there  is 
one  thing  that  the  commission  does  not  ap- 
pear to  have  pointed  out.  Scientists  tell 
us  that  in  a  million  years  or  so  hence  the 
Falls  will  have  worked  back  to  Lake  Erie. 
Now,  if  this  committee  will  allow  this  appro- 
priation to  go  on,  and  the  results  come  out  as 
they  anticipate,  the  big  chasm  will  remain 
where  it  is — at  least  until  "Gabriel  blows 
his  trumpet  in  the  morning/' 

*  *  * 

People  are,  after  all,  only  beginning  to 
awaken  to  the  utility  of  the  bicycle.  To 
provide  recreation  was  the  bicycle's  first 
mission.  From  recreation  it  became  a  ne- 
cessary part  of  the  systems  of  locomotion. 
A  good  many  men,  and  women,  too,  ride 
bicycles  because  they  are  confirmed  that  it  is 
just  as  necessiry  as  it  used  to  be  for  them  to 
walk.  As  a  factor  in  warfare,  it  has  for  some 
time  been  recognized — in  theory,  at  any  rate. 
And  now  it  is  to  works  of  salvation  that  the 
"silent  steed"  is  being  made  an  adjunct. 
Preachers  are  taking  to  it  like  other  ordinary 
mortals,  and  the  press  despatches  of  a  few 
days  ago  stated  that  His  Holiness  the  Pope 
had  consented  to  allow  priests  of  the  Roman 
Catholic  Church  to  ride  a  wheel.  Where 
will  the  next  avenue  for  the  bicycle  open  up? 
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GOVERNMENT  OWNERSHIP  OF 
RAILWAYS. 

THE  railway  strike  in  the  United  States 
has  revived  discussion  regarding  Gov- 
ernment ownership  of  railways. 

The  ground  taken  by  some  of  those  favor- 
ing the  innovation  is  that  in  governmental 
ownership  of  railways  is  to  be  found  the 
panacea  for  sti ikes.  In  fact  the  discussion 
was  started  by  those  who  argue  from  this 
standpoint. 

Those  who  are  opposed  to  government 
ownership  of  the  steel  highways  find  this 
species  of  argument  an  easy  mark. 

They  contend  that  government  ownership 
would  be  no  guarantee  against  strikes. 

This  is  true,  but  in  part  only. 

If  the  railways  of  Canada  or  of  the  United 
States  were  owned  by  the  respective  govern- 
ments, it  would  be  no  guarantee  that  the 
last  would  be  heard  of  strikes.  But  there  is 
this  much  to  be  said  about  it  :  If  the  rail- 
ways were  under  the  c  introl  of  the  govern- 
ment, there  would  be  le  s  chance  of  strikes. 

The  postal  service  is  in  governmental 
hands,  and  we  do  not  remember  when  there 
was  anything  approaching  a  strike  among 
the  postal  employees  either  in  Canada  or  the 
United  States.  At  any  rate,  if  there  have 
been  strikes,  the  remembrance  of  which  we 
cannot  recall,  one  thing  is  certain,  they  have 
been  rare. 

Then  again,  the  fact  that  the  railway 
system  was  under  the  control  of  one  central 
authority  would  naturally  tend  to  expedite 
and  simplify  differences  if  they  did  arise. 

Not  infrequently  we  see  strikes  created  or 
maintained  because  of  lack  of  harmony 
among  the  different  interests  concerned. 

The  fewer  parties  there  are  to  a  dispute 
the  easier,  naturally,  it  is  to  effect  a  settle- 
ment. 

But  aside  altogether  from  the  question  of 
strikes,  it  seems  to  us  that  the  assumption  of 
ownership  of  the  railroads  by  the  govern- 
ment would,  in  the  long  run,  be  to  the  public 
good. 

The  most  common  argument  against  the 
innovation  is  that  it  would  afford  the  gov- 
ernment greater  opportunity  for  corruption. 

But  what  is  the  government  <  It  is  the  ex- 
pression of  the  will  of  the  people. 

The  stream  is  not  higher  than  its  source. 
Therefore  if  the  government  be  continually 
corrupt  it  is  evident  that  the  source  from 
which  it  emanates  is  nothing  better.    Govern- 


ments, in  fact,  are  just  what  the  people  make 
them. 

After  a  government  has  been  launched  on 
its  mission  by  the  people  it  may  fall  into 
corrupt  ways.  But  the  peop'e  have  the 
remedy  in  the  r  own  hands  ;  and  in  Canada 
the  constitution  allows  them  to  use  it  quickly 
too. 

To  contend,  therefore,  that  the  ownership 
of  railways  should  not  lie  with  the  govern- 
ment because  it  could  not  be  trusted  is  to 
cast  a  reflection  upon  the  people. 

But  we  deny  that  governments  are  as 
corrupt  as  some  would  have  us  believe. 

They  might  be  vastly  improved  upon,  and 
the  more  duties  the  people  impose  upon 
them  that  will  require  careful  discharge,  the 
greater  likelihood  will  there  be  of  this  im- 
provement taking  place. 

The  imposition  of  the  ownership  of  rail- 
ways upon  the  government  is  one  of  these 
particular  kind  of  duties  that  demand 
eternal  vigilance  as  the  price  of  successful 
operation. 

The  argument,  therefore,  that  the  govern- 
ment should  not  be  trusted  with  the  owner- 
ship of  the  railways  because  it  would  use 
them  for  corrupt  purpo:es  is  unworthy  of  a 
free  and  intelligent  people,  armed  to  the 
teeth  as  they  are  with  the  franchise. 

The  railroad  is  a  public  convenience,  and 
obviously  the  nearer  the  controlling  force  is 
allied  to  the  public  the  more  closely  should 
the  latter's  interest  be  looked  after. 

The  public  in  its  essence  is  to  be  found 
in  its  representatives  in  Parliament  or  in 
Congress,  and  in  these — as  the  expression  of 
the  people  and,,  consequently,  the  closest  in 
touch  with  the  people — should  be  reposed 
the  control  of  the  national  highways  of  this 
or  any  other  country  similarly  advanced  in 
civilization  and  enjoying  a  liberal  franchise. 

The  postal  service  is  under  government 
control,  and  in  Great  Britain  to  the  Imperial 
authorities  belongs  the  telegraph  as  well  as 
the  postal  service.  No  sensible  man  ever 
dreams  of  placing  these  under  the  control 
of  private  ownership. 

And  if  the  carrying  of  mails  and  the  send- 
ing of  telegraph  messages  can  be  safely  re- 
posed in  the  government,  why  not  the  carry- 
ing of  freight  and  passengers  ?  To  us  it 
seems  unreasonable  to  answer  in  the  nega- 
tive. 

One  of  the  wants  keenly  felt  by  shippers 
to-day  is  cheaper  carrying  facilities.  This 
government  ownership  of  railways  would 
tend  to  accomplish.     All  that   the   govern- 


ment would  desire  under  the  circumstances 
would  be  to  make  both  ends  meet.  It  may 
be  urged  that  this  is  about  all  some  of  the 
railways  are  doing  now  while  others  are  not 
even  able  to  accomplish  this.  In  the  United 
States  last  year  we  are  told  over  61  per  cent, 
of  the  railroads  returned  no  dividends  to 
their  shareholders.  But  this,  it  must  be  re- 
membered, was  under  circumstances  of  ex- 
traordinary depression.  Granted,  however, 
that  from  bad  management,  over-compe- 
tition, etc.,  some  railways  do  not  pay  and 
others  prove  positively  unprofitable,  it  is  not 
because  the  shareholders  will  it  so. 

They  inve  ted  their  money  with  the  inten- 
tion of  making  more  out  of  it,  and  bee  .use 
they  failed  that  does  not  take  any  from  their 
object. 

The  object  of  the  government  on  the  other 
hand  would  perforce  be  to  make  freight  and 
passenger  rates  as  low  as  was  consonant 
with  running  expenses. 

Another  crying  evil  of  today  is  freight 
discrimination.  This,  too,  governmental 
control  would  tend  to  obliterate.  The  peo- 
ple would  not  brook  discrimination,  and 
there  would  be  no  other  alternative,  for  no 
government  could  afford  to  run  in  the  face  of 
the  wishes  of  the  author  of  its  being  in  mat- 
ters of  this  kind. 

A  question  of  such  moment  as  the  govern- 
ment ownership  of  railroads  has  i  s  pros  and 
its  cons,  but  in  our  opinion  the  former  by  far 
outweigh  the  latter.  And  the  signs  of  the 
times  say  that  they  will  ultimately  prevail. 


AMERICAN  IRON  IN  THE  EAST. 

THE  fact  that  a  good  many  carloads  of 
American  pig  iron  have  been  mar- 
keted in  Montreal  during  the  past  few 
weeks  has  again  directed  the  attention  of  the 
trade  to  the  possibilities  on  American  iron 
in  the  Eastern  Canadian  market. 

In  Western  Ontario  it  is  a  well  known 
fact  that  it  has  completely  shut  out  Scotch 
iron,  but  the  geographical  position  of  Buffalo 
and  Cleveland,  two  important  sources  of 
supply,  has,  it  has  always  been  held,  a  good 
deal  to  do  with  this  result. 

It  enabled  American  salesmen  to  under- 
sell Scotch  iron  in  consequence  of  more 
favorable  freight  rates,  etc. 

In  Montreal,  however,  up  to  the  present 
summer,  American  pig  has  never  been  able 
to  gain  a  footing. 

This  was  due  to  the  fact  that  Scotch  iron 
could  be  laid  down  on  the  wharf  at  that  port 
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at  a  figure  that  made  American  competition 
impossible. 

This  year,  however,  the  circumstances  are 
entirely  altered.  A  well  known  iron  broker 
and  importer,  speaking  to  Hardware's 
correspondent  on  Monday  last,  s  iid  that  ex- 
cept in  cases  where  ceitain  grades  of  Scotch 
iron  were  wanted  for  special  purposes,  it  was 
practically  impossible  to  do  any  business  in 
that  iron  at  p-esent.  The  domestic  Nova 
Scot'a  pig,  and  low  pries  of  American  iron, 
had  comp'etely  driven  the  Scotch  iroa  out 
of  the  market  so  far  as  the  general  demand 
was  concerned.  That  this  was  so,  the  fact 
that  there  were  no  supplies  of  Scotch  pig  on 
the  wharf,  an  unheard  of  event  in  former 
summers,  fully  attested.  American  iron  was 
being  offered  laid  down  Montreal  at  $17.25, 
duty  paid,  or  just  about  cost,  and  as  it  could 
be  had  by  the  carload  at  a  time  just  as  it 
was  wanted,  it  naturally  got  the  preference 
over  similar  grades  of  Scotch  iron,  which 
could  not  be  sold  for  within  75c.  or  $1  of  the 
price  above  quoted. 

This  ousting  of  Scotch  iron  on  the  Mon- 
treal market  by  American  is  a  surprise  to 
the  trade. 

Early  in  the  spring,  when  low  American 
offers  were  fir.-»t  spoken  of,  the  majority  of 
Montreal  traders  were  inclined  to  laugh  at 
the  idea  tha'  it  could  be  sold  in  Montreal 
in  competition  with  both  Nova  Scotia  and 
Scotch.  When  the  first  car  load  came  in 
they  said  it  was  a  special  case,  but  when  it 
was  followed  by  others  in  the  course  of  every 
week  they  had  to  admit  reluctantly  that  they 
were  wrong. 

Even  now,  however,  they  contend  that 
American  competition  in  Montreal  with  the 
disadvantages  of  distance  and  tariff  to  con- 
tend with  can  only  be  temporary. 

They  hold  that  it  is  the  unusual  condition 
of  affairs  prevailing  across  the  lines 
which  perm  ts  of  this  American  pig  be- 
ing offered  so  low  in  Montreal,  and  with 
improvement  in  business  in  the  United 
States,  iron  prices  will  alter  in  a  similar  ratio 
making  these  low  offers  so  far  east  difficult. 
At  present  American  sellers  are  getting 
little  more  than  the  iron  costs,  but  when 
things  are  better  across  the  lines  they  are 
not  likely  to  content  themselves  with  such 
a  return. 


A  Winnipeg  despatch  says  that  Mr. 
Johnston,  the  manager  of  the  Dominion 
Bridge  Company,  Montreal,  and  Mr.  Hen- 
drie,  of  the  Hamilton  Bridge  Company,  have 
gone  west  to  tender  for  replacing  the  Can- 
adian Pacific  railway  bridges  destroyed  by 
the  recent  floods  in  British  Columbia. 


GAUGES  OF  ELECTRIC  RAILWAYS. 

COULD  we  but  see  to  what  an  under- 
taking would  lead,  or  the  possibilities 
in  store  for  it,  we  would  often  have 
done  this  or  that  particular  differently 
in  order  that  it  would  the  more  easily 
have  fitted  certain  conditions.  When 
electricity  became  first  to  be  applied  as 
a  motive  power,  if  anybody  thought  of  it 
in  connection  with  the  steam  railways  it  was 
as  a  competitor,  not  as  an  adjunct.  Of  late 
years,  however,  it  has  come  to  be  looked 
upon  as  both  competitor  and  feeder  of  the 
railway  systems  of  the  country,  and  town  and 
villages,  here  and  there,  aie  building  electric 
railways  in  order  to  facilitate  transportation 
between  themselves  and  the  steam  railways. 
But  now  the  question  is  dawning  upon  them 
whether  thedesideratum  would  nothavebeen 
better  secured  had  the  gauge  of  the  electric 
railways  been  made  to  conform  with  that  of 
the  ordinary  railways.  The  promoters  of  the 
new  electric  railway  between  Gait  and  Pres- 
ton saw  the  advantage  of  so  doing,  and  the 
cars  that  now  run  on  that  line  can  run  just 
as  well  on  the  ra;ls  of  the  Canadian  Pacific 
Railway  if  need  be. 

The  wisdom  of  the  Gait  and  Preston  Rail- 
way directors  has  set  some  of  the  daily 
papers  moralizing.  The  Toronto  World, 
after  point'ng  out  the  mistake  that  this  city 
made  when  converting  its  street  railway 
system  from  horse  cars  to  electricity  in  not 
changing  the  gauge  and  making  it  the  same 
as  the  standard  railway  gauge,  dwelt  upon 
the  advantages  that  would  accrue  to  Toronto 
if  cars  of  merchandise  brought  in  by  the  C. 
P.  R.  or  G  T.  R.  could  be  hauled  direct  to 
the  consignee's  warehouse  via  the  electric 
railway's  road  bed.  The  Free  Press,  of 
London,  also  takes  up  the  burden  of  the 
song  and  sings  of  the  advantage  it  would  be 
to  that  city  if  the  gauge  of  its  street  railway 
were  made  the  standard  width.  And  as 
London  is  on  the  eve  of  changing  its  system, 
it  has  a  good  opportunity  to  take  the  advice 
of  the  Free  Press. 

There  no  longer  seems  to  be  any  "  ifs  "  or 
"buts"  about  the  wedding  of  the  electric 
and  steam  railway  systems.  Even  with  the 
gauges  of  the  two  systems  as  they  are  the 
consummation  is  gradually  being  accom- 
plished. But  the  union  will  be  the  more 
expeditiously  and  completely  accomplished 
when  the  same  standard  gauge  obtains  on 
both  systems.  In  the  commercial  centres 
rails  could  be  laid  along  the  lanes,  etc.,  in 
rear  of  the  warehouses,  whereon    the  cars 


might  be  switched  from  the  steam  railways 
and  unloaded  at  the  doors  of  the  consignees, 
or  cars  might  be  loaded  at  the  warehouse 
doors,  economy  in  time  and  expense  being 
secured  in  each  instance.  But  great  as 
would  be  the  advantages  to  the  merchants 
in  the  cities  from  such  a  union  of  the 
steuaa  and  eleitric  system  they  would 
be  greater  still  to  the  farming  community 
and  to  country  merchants.  Electric  railways 
are  no  longer  confined  to  the  cities  and 
larger  towns  :  They  tap  and  are  tapping  the 
country.  And  as  the  urban  system  extends 
the  disadvantage  under  which  the  farmers 
labor  as  a  class  in  getting  their  produce  and 
live  stock  to  market  will  diminish.  Ifafarm- 
er  wants  to  ship  a  carload  of  live  stock  or 
produce,  instead  of  driving  the  animals  or 
teaming  the  produce  through  probably  miles 
of  dusty  roads  and  crowded  city  streets,  par- 
ticularly if  h  s  farm  happens  to  be  near  an 
electric  railway,  a  steam  railroad  car  can  be 
sent  out  to  him  whereon  he  can  load,  in  all 
likelihno  1,  at  his  farm  gate,  whatever  he 
may  desire  to  send  to  market.  Country 
merchants  would  have  the  advantage  in 
being  able  to  ship  their  butter  and  eggs  to 
market  more  conveniently,  and  to  receive 
the  supplies  they  had  ordered  at  the  city 
wholesale  houses.  This  is  the  custom  that 
will  obtain  in  the  future,  and  promoters  of 
new  lines  of  electric  railways,  urban  as  well 

as  suburban,  should  govern  themselves  ac- 
cordingly. 

MICA    FOR    DECORATION. 

Mica  as  a  decorative  element  has  often 
been  suggested,  says  an  exchange.  A  cele- 
brated Bavarian  decorator,  Fr.  Nauest 
says  that  he  made  his  first  trials  with  the 
liquid  mica,  and  the  effects  obtained  came 
fully  up  to  his  expectations.  Mica  is  white, 
more  or  less  transparent,  and  has  a  gloss 
similar  to  silver.  It  does  not  cover  suffi- 
ciently and  needs  ground.  Therefore,  if  a 
silver  gloss  is  wanted,  the  ground  has  to  be 
laid  in  with  clear  white  distemper  color. 
After  the  distemper  color  is  dry,  have  it 
glazed  over  with  the  liquid  mica,  reduced  by 
fifty  per  cent  of  water  or  more,  using  a  soft 
camel's  hair  brush.  If  one  coat  does  not 
answer,  it  can  be  done  over.  When  the  coat 
of  mica  is  dry,  ornaments  can  be  put  on.  If 
it  appears  too  light  a  netting  may  be  sten- 
ciled on.  If  other  than  white  silver  grounds 
are  wanted,  add  distemper  colors  in  small 
quantities  to  the  liquid  mica  as  furnished  by 
the  manufacturers,  mix  well  on  the  palette, 
and  when  mixed,  reduce  by  water  ready  for 
the  brush.  Then  give  one  or  two  coatings 
to  the  ground.  If  the  liquid  mica  is  used 
colored,  the  ground  should  be  colored  to 
match. 
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REPAIR  SHOPS  IN  HARDWARE 
STORES. 

IRON  AGE  has  been  publishing  a  series 
of  letters  on  the  subject  of  repair 
shops  in  connection  with  hardware  stores. 
Here  is  what  some  of  the  correspondents 
say  : 

A  Nebraska  firm,  after  stating  that  they 
do  a  large  number  of  small  jobs  that  always 
come  to  hardware  stores,  and  find  it  very 
profitable,  relate  as  follows  the  cause  of  their 
starting  a  repair  shop  : 

Some  five  years  ago  we  discarded  ihe 
little  tool  box  and  vise  from  under  the  coun- 
ter, and  now  wonder  why  we  did  not  do  it 
ten  years  ago.  Our  reason  for  doing  this 
was  that  quite  often  a  customer  would  want 
some  small  job  done,  and  if  a  salesman 
stopped  to  do  it  for  him  the  customer  would 
not  think  his  time  of  any  value,  and,  of 
course,  would  not  expect  to  pay  for  it  ;  while, 
on  the  other  hand,  if  the  salesman  took  the 
job  to  the  shop  and  had  a  mechanic  do  the 
work,  the  customer  would  invariably  expect 
to  pay  for  it. 

An  Alabama  concern  are  of  the  opinion 
that  lasting  customers  are  made  by  offering 
them  facilities  for  making  their  own  repairs, 
and  describe  their  conveniences  and  system 
as  follows  : 

We  di  not  run  a  regular  shop,  or  rather 
do  not  take  in  jobs  and  charge  for  them. 
We  have  a  work  bench  about  fif>een  feet 
long  across  the  front  end  of  our  cellar  where 
we  get  a  good  light  and  keep  within  reach 
any  tools  that  we  might  need  in  fitting  stove 
pipe,  putting  handles  in  axes,  sharpening 
tools,  fitt  ng  keys,  e  c,  and  we  find  it  a  great 
convenience,  in  fact  would  not  be  without  it. 
We  allow  our  customers  the  use  of  tools, 
etc.,  whenever  they  require  them,  and  while 
we  never  make  a  charge  for  any  work  done 
we  believe  it  pays  us  well ;  for  in  most  cases 
an  accommodation  of  that  kind  makes  a  last- 
ing customer.  We  are,  of  course,  sometimes 
imposed  upon,  but  as  we  stated  above  we 
could  not  well  get  along  without  our  work 
bench  and  tools,  and  think  any  hardware 
house  would  find  it  a  great  convenience. 

A  New  York  city  hardware  merchant  has 
had  a  repair  shop  in  connection  with  his 
busness  for  a  number  of  years,  and  the  fol- 
lowing description  of  it  will  prove  of  in- 
terest : 

I  have  for  the  past  twenty  years  had  a 
repair  shop  in  connection  with  my  store, 
and  have  found  it  not  only  a  great  conven- 
ience,but  also  a  profitable  investment.  The 
shop  proper  occupies  a  space  of  1 5  x  20  feet 
in  the  rear  of  an  L  to  the  main  store,  is  fur- 
nished with  light  and  ventilation  by  a  sky- 
light 5  x  10  feet.  The  outfit  consists  of  a 
good  fast  lathe,  lever  pun  h,  an  iron  or  wire 
cutter,  grind^one,  emery  wheel  and  pol- 
isher, anv.l,  vises,  etc.,  and  necessaiily  a 
full  complement  of  small  hand  tools.  I  had 
for  many  years  also  a  portable  forge,  but 


abandoned  it  owing  to  the  smoke  and  smell. 
The  ctass  of  work  done  is  of  an  infinite 
variety— key  fitting,  lock  repa'uing,  bell 
hanging,  the  grinding  of  knives  and  scis- 
sors, being  always  a  source  of  considerable 
revenue.  It  is  almost  impossib'e,  however, 
to  calculate  the  value  of  such  an  adjunct  in 
the  daily  demand  of  your  customers  for  an 
extra  key  to  a  lock,  shortening  of  a  spindle, 
or  the  making  of  a  few  special  bolts  or  strik- 
ing plates,  which  must  be  had  in  a  hurry, 
being  a  great  convenience  to  your  customers 
and  resulting  in  a  profit  for  yourself. 

A  prominent  hardware  concern  in  a  large 
Iowa  town  refer  to  their  repair  shop  and 
tools,  also  to  the  p  ofit  derived  from  this  de- 
partment of  their  business,  in  the  following 
interesting  manner  : 

Two  years  ago  last  January  we  started  the 
repair  shop  in  connection  with  our  business. 
We  have  a  room  about  12  x  16,  fitted  up 
with  lathes,  forge,  anvil,  etc.,  suitable  for  all 
kinds  of  light  work,  such  as  bicycle,  gun  and 
lock  repairing.  We  do  not  claim  that  it  has 
made  for  us  any  great  amount  of  money 
directly,  but  do  think  that  indirectly  it  is  a 
great  advantage  to  our  business.  In  con- 
nection with  this  we  do  a  large  amount  of 
repairing  on  gasoline  stoves.  We  have  kept 
track  of  same — that  is,  the  amount  of  money 
received  from  this  repairing,  and  in  figuring 
same  up  we  find  that  there  is  not  much  profit 
in  it  after  paying  the  salary  of  the  workman 
and  figuring  the  interest  on  the  amount  in- 
vested. Our  original  purchase  of  tools  was 
a  little  over  $200  and  we  have  added  more 
or  less  since  ;  a  close  estimateon  same  would 
be  about  $300.  We  have  noticed  that  it  is 
often  the  case  that  we  sell  parties  goods 
through  the  influence  of  this  shop,  and  have 
no  doubt  whatever  but  what  it  is  a  paying 
investment.  The  letter  in  question  is  one  of 
considerable  importance  to  the  hardware 
trade,  yet  his  idea  regarding  a  repair  shop 
is  too  small.  If  one  attempts  to  repair  sun- 
dries in  our  line  he  must  be  in  a  position  to 
do  the  work  that  is  presented — that  is,  light 
repairing,  such  as  bicycles,  gasoline  stoves, 
guns,  locks,  etc.  A  good  lathe,  anvil,  forge, 
and  smaller  tools  necessary  will  be  plenty 
for  the  work  required*  We  have  never  at- 
tempted to  repair  any  lawn  mowers,  as  they 
are  practically  too  large  to  handle,  but  as 
bicycles  are  a  prominent  feature  with  our 
business  we  have  made  this  a  specialty. 

A  large  Illinois  hardware  concern  who 
employ  seven  workmen  in  their  shop,  where 
metal  and  pump  work  is  carried  on,  also 
have  necessary  tools  and  repairs  for  bicycle 
work,  of  wh'chthe  following  list  is  given  : 

We  have  block  and  tackle  for  holding 
bicycle  in  place  while  repairing,  repair  out- 
fits for  all  the  principal  makes  of  pneumatic 
tires,  small  bicycle  wrenches,  spoke  grips, 
clamps  for  repairing  wooden  rims,  glue, 
cement,  rubbercement, linen  thread,  enamel, 
sheet  rubber,  tire  heater,  oilers,  oil  rags, 
polish,  cork  handles,  etc.    W e  repair  a  good 


many  wheels  and  find  it  very  profitable. 
The  outfit  to  repair  them  is  cheap  and  the 
profit  is  large.  We  would  not  know  how  to 
make  a  success  of  the  hardware  business  in 
this  city  without  our  tin  shop  and  repa;r 
shop,  as  it  brings  us  in  a  good  many  dollars, 
and  one  of  the  clerks  does  all  the  bicycle  re- 
pairing at  odd  times,  thus  saving  the  time  of 
the  men  in  the  shop. 

Where  there  are  regular  bicycle  repair 
shops  or  machine  shops  in  the  town  carried 
on  by  responsible  parties,  merchants  in  some 
instances  find  it  convenient  to  turn  repair 
work  over  to  them.  This  course  is  pursued 
with  good  results  by  a  me  chant  in  New 
York  State,  and  is  referred  to  by  him  as 
follows  : 

We  have  three  regular  bicycle  repair 
shops  in  connection  with  gun  repairing  and 
other  light  work  in  different  parts  of  the 
city.  In  our  own  establishment  we  have 
one  man  who  attends  to  the  tetail  sales  of 
bicycles  who  also  looks  af  er  the  repairs  on 
those  which  we  have  sold,  as  it  seems  natural 
for  the  purchaser  in  case  of  accident  or 
breakage  to  come  to  the  party  from  whom 
he  made  the  purchase  in  oider  to  obtain  the 
necessary  repairs.  Our  man  has  acquired 
some  experience  in  light  repaint  g,  such  as 
mending  punc  ures  in  tires,  trueing  up 
wheels,  etc.  Any  work  requiring  brazing  or 
any  other  phase  of  the  more  difficult  me- 
chanical work  we  have  done  at  one  of  the 
regular  repair  shops.  We  have  near  us  a 
party  who  is  engaged  in  the  work  of  stencil 
making,  rubber  stamps,  key  fitting,  umbrell  1 
mending  and  similar  work.  When  we  have 
anything  in  light  repairing  of  this  kind  we 
send  it  to  him  to  be  done  It  has  often 
occurred  to  us  that  if  we  had  room  for  this 
purpose  it  would  be  a  source  of  revenue  to 
us  to  engage  a  man  to  do  work  of  this  class, 
and  in  a  city  of  this  size  we  believe  it  would 
be  not  only  feasible  but  profitable  to  have 
such  work  shops  connected  with  the  hard- 
ware stores,  as  this  class  of  work  naturally 
comes  to  the  hardware  dealer,  connected  as 
it  is  with  the  regular  hardware  lines. 

Writes  ano.her  :  As  in  most  country 
hardware  stores,  I  have  a  vise  on  a  counter 
and  a  drawer  neai  by  with  a  miscel 
laneous  lot  of  broken  and  damaged  tools 
among  which  are  some  files,  a  ham- 
mer, firmer  chisel,  cold  chisel,  nail  puller, 
screw  driver,  wrench,  plier,  some  nails,  a 
few  screws,  odd  nuts  and  bolls,  pieces  of 
sand  paper,  etc.  Some  of  the  tools  we  have 
taken  from  stock  as  required  for  repairing 
or  making  things  about  the  store,  and  others 
are  defective  ones  returned  by  customers, 
but  they  are  a  sorry  looking  lot. 

We  occasionally  use  the  vise  and  tools 
ourselves — in  fact,  could  not  get  along  with- 
out them  ;  but  they  are  in  larger  demand  by 
our  neighbors,  whose  first  impulse  is  to  run 
to  the  hardware  store  when  anything  needs 
fixing,  and  as  neighbors  I  cannot  very  well 
refuse  them  the    use  of  the   tools.      They 
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usually  get  stuck  and  call  on  ore  of  the 
clerks  to  help  them  out  ;  or  they  need  b 
screw  or  some  nails,  a  bolt  or  nut,  which  on 
account  of  friendship  they  are  not  charged 
for.  The  neighbors  often  leave  the  tools  in 
a  worse  condition  than  they  find  them,  if 
that  is  possible,  take  the  time  of  the  clerks 
and  have  donations  of  stock  made  them. 

I  have  some  key  fitting  to  do,  and  occa- 
sionally some  one  brings  in  a  lawn  mower 
or  some  larger  thing  to  be  repaired.  1  have 
not  solicited  these  jobs,  and  usually  refuse  to 
tackle  the  larger  ones,  as  I  have  not  the 
tools  or  room  to  undertake  such  work. 

I  read  the  article  on  "  Bicycle  and  Gene- 
ral Repair  Shops"  in  the  Iron  Age  of  May 
17  with  much  interest,  and  have  wondered 
if  I  could  not  make  something  of  that  kind 
pay.  By  making  a  business  of  doing  jobs  I 
could  charge  my  neighbors  for  doing  their 
work  instead  of  letting  them  do  it  themselves, 
and  by  advertising  that  I  am  running  a  gen- 
eral repair  shop  for  doing  odd  jobs,  and  am 
prepared  to  fit  keys,  repair  locks,  lawn 
mowers,  trunks,  sharpen  knives,  etc.,  I  think 
I  could  make  it  pay,  and  perhaps  inside  of  a 
year  would  have  enough  work  to  keep  one 
man  busy  most  of  the  time. 

Then  I  have  begun  handling  bicycles 
this  season,  and  I  could  doubtless  have 
some  bicycle  repairing  to  do  if  I  were  fixed 
for  it.  I  could  take  that  and  other  kinds 
of  repairing,  and  if  I  was  not  fixed  for  doing 
it  myself  I  could  send  it  away  to  be  done. 

Now  I  will  come  to  the  point  :  I  would 
like  some  advice  from  those  of  your  readers 
who  have  shops  for  doing  general  repairing, 
how  to  arrange  my  shop,  and  if  I  would  re- 
quire a  lathe,  forge  and  anvil  to  supplement 
what  small  tools  I  could  take  from  stock. 

Another  thing,  I  have  not  room  for  as 
large  a  shop  as  Mr.  Janssen  described  ;  in 
fact,  there  is  only  an  available  space  of 
about  5  x  10  feet  which  I  could  take  for  this 
purpose.  This  is  at  the  rear  of  the  store, 
but  is  lighted  by  a  window.  I  suppose  I 
would  require  it  partitioned  off  in  some  way 
to  keep  off  intruders,  and  wonder  if  poultry 
netting  put  on  a  light  framework,  with  a 
door  and  lock,  would  not  answer,  as  I  do 
not  want  to  go  to  the  expense  of  sash,  and  I 
also  need  the  air. 

I  think  I  have  given  you  a  fair  idea  of  my 
requirements,  and  if  any  of  your  readers 
can  help  me  by  suggestions  I  shall  be  very 
much  obliged. 


The  abnormal  abundance  of  money  in 
London,  Eng.,  last  week  compelled  the  joint 
stock  banks  to  reduce  their  allowance  on 
deposits  from  the  previous  minimum  of  1 
per  cent,  to  )4  per  cent.  It  was  even  sug- 
gested that  the  Bank  of  England  should 
change  its  custom  and  descend  below  its 
recognized  minimum  rate  of  2  per  cent. 
Gilt-edged  securities  have  attained  phenom- 
enal prices,  though  it  will  be  rash  to  predict 
that  they  have  tonched  the  highest  point. 


THE  CREDIT  QUESTION. 

ONE  of  the  most  important  points  to 
bear  in  mind  in  judging  credits  is 
that  no  two  risks  are  alike,  writes  a 
correspondent  of  Iron  Age.  It  is  therefore 
necessary  to  treat  each  individually.  While 
it  is  possible  to  classify  them  to  a  cer:ain 
extent,  it  is  not  practicable.  A  good  credit 
risk  to-day  may  be  a  poor  one  to-morrow. 
If  known  quantities  pr«  duced  same  results 
in  all  cases,  success  or  failure  could  be  fore- 
told with  mathematical  exactness.  Hon- 
esty and  ab  lity  do  not  always  pay  ipo  cents 
on  the  dollar. 

Rapid  and  che  >p  transportation  has  made 
it  possible  for  the  credit  man  to  know  per- 
sonally his  risks.  A  poor  way  of  judging 
the  credit  of  a  man  is  by  looking  at  him, 
and  worse  still  by  looking  at  his  stock  and 
store.  The  proprietors  of  some  of  the  most 
orderly  and  cleanly  kept  stores  in  our  own 
city  are  slow  and  unsatisfactory  credits. 
They  do  not  display  their  chattel  mortgages 
and  bills  payable  in  their  show  wind' ws  as 
we  would  like. 

When  an  order  fiom  a  new  customer  is 
received  his  references  are  gem  raly  good ; 
of  course  he  will  not  refer  to  those  wh  >  have 
had  unsatisfactoiy  dealings  with  him.  For 
obvious  reasons  we  prefer  to  consult  the 
people  with  whom  he  has  tiaded  but  to 
whom  he  does  not  refer.  A  general  reply 
to  an  inquiry  should  not  be  accepted  as 
favorable  unless  the  wording  is  cap  b'e  of 
only  one  construction.  The  simple  state- 
ment "  he  is  good  "  does  not  mean  that  he 
will  pay  according  to  agreement,  that  h  s 
account  will  be  satisfactorily  settled,  or  that 
he  will  make  a  desirable  customer. 

We  must  secure  all  the  information  possi- 
ble, decide  what  to  do,  do  it  and  then  stick 
to  it.  If  you  refuse  credit  do  not  be  too 
easily  persuaded  to  reverse  or  modify  your 
•judgment.  Salesmen,  as  a  rule,  have  a  pe- 
culiar faculty  of  finding  out  that  "he  pays 
everybody  else,"  when  really  they  know 
nothing  at  all  about  it. 

The  qualifications  which  m-ike  a  good 
salesman  are  so  opposite  to  the  suc.essful 
judge  of  credits  that  the  comb  nation  of  a 
sales-credit  man  is  hard,  yea,  very  hard  to 
find. 

Banks  and  bankers  seldom  tell  what  they 
know  about  a  man's  financial  condition. 
They  are  not  at  liberty  to  do  so.  This 
source  of  reference,  then,  is  of  compara- 
tively small  value. 

The  most  reliable  information  can  only  be 
obtained  from  the  ledger  account.  The  pay- 
ments show  the  financial  condition  plainly. 
To  the  physician,  the  pulse,  and  to  the  credit 
man,  the  ledger  shows  the  condition  of  the 
man,  physically  and  financially. 

Almost  every  failure  is  foreshadowed  by 
some  little  irregularity  in  the  manner  of  set- 
tling an  account,  and  often  this  irregularity 
is  indicated  far  enough  in  advance  of  the 
collapse  to  obtain  a  settlement  by  prompt 


action.  A  merchant  may  be  able  to  pay 
your  claim,  but  not  yours  and  another.  If 
you  suspect  financial  weakening,  push  an 
early  settlement  by  all  means.  You  may 
lose  a  customer,  but  if  you  save  your  ac- 
count you  are  ahead.  Delay  frequently 
causes  loss  of  customer  and  money  too. 

The  limit  of  credit  cannot  be  expressed  in 
dollars  and  cents.  You  may  fix  a  "sign"  to 
an  account,  signifying  your  desire  to  be  ad- 
vised by  the  bookkeeper  when  the  account 
reaches  a  specified  amount ;  but  the  circum- 
stances pertaining  to  the  individual  and  his 
business  have  much  to  do  with  the  amount 
of  credit  which  should  be  extended.  Ordi- 
narily, if  a  merchant  is  entitled  to  credit  at 
all,  he  is  entitled  to  all  his  reasonable  wants. 
"  Re  -sonable  wants  "  is  also  an  important 
part  in  judging  credit.  As  a  ru'e,  a  mer- 
chant of  limited  capital  should  not  purchase 
a  luger  supply  of  goods  than  will  meet 
the  demand  by  the  time  the  bill  matures. 
Should  the  demand,  however,  exceed  h;s 
expectation  he  can  re-order.  If,  on  the 
contrary,  the  supply  is  too  large,  the  pur- 
chase would  hardly  be  sufficiently  large 
to  embarrass  him  in  paying  his  account 
promptly  when  due.  A  case  in  the  mind  of 
the  writer  illustrates  this  point :  A  party 
with  fair  rating  sent  in  an  order  for  goods. 
On  investigation,  a  comparison  of  the  local- 
ity with  the  amount  of  goods  ordered  re- 
vealed the  fact  that  the  supply  would  meet 
the  demand  of  the  whole  county  for  the  next 
twenty  years.  The  order  was  declined  as 
unreasonable.  (About  forty  days  afterward 
he  "told  out"). 

As  suggested,  the  manner  of  paying  is 
one  of  the  most  important  points  regarding 
the  limits  of  an  account. 

A  merchant  who  has  always  met  his  bills 
promptly  has  the  right  to  an  unlimited  ac- 
count, even  though  his  surplus  is  small.  On 
the  other  hand,  an  old  semi-annual  sefler 
who  calls  a  bill  paid  promptly  when  he  gives 
a  four  months'  note,  six  months  after  matur- 
ity, is  the  one  whose  credit  throughout  the 
entire  business  world  should  be  so  limited 
that  he  could  not  purchase  anything  except 
for  cash  in  hand,  notwithstanding  he  may 
own  a  whole  county. 

It  is  refreshing  to  note  a  growing  tend- 
ency to  exchange  exact  information  and 
compare  experiences  by  the  credit  men  of 
houses  competing  for  the  same  trade.  The 
salesmen  of  these  different  houses  call  to 
see  the  same  customer.  Is  there  any  reason 
why  there  should  not  be  an  exchange  of 
information  as  to  the  financial  standing  of 
customers  between  competitors  in  the  same 
line  of  business  ?  Surely  not.  The  idea  is 
an  old  sentimental  one  and  shou'd  be  rele- 
gated to  sweet  oblivion. 

Finally,  in  handling  credits,  if  the  ac- 
count is  a  new  one,  treat  it  as  you  would 
a  new  friend — with  little  confidence  until 
proven  trustworthy,  then  put  all  the  eggs 
you  can  in  the  basket  and  "  watch  that 
basket." 
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THE  HARDWARE  MERCHANT  HIS 
OWN  BICYCLE   MAKER. 

IT  has  been  apparent  to  all  who  have  in 
any  way  watched  the  progress  of  the  bi- 
cycle trade  that  that  industry  is  now 
only  in  its  infancy. 

When  we  take  into  consideration  the  fact 
that  in  one  season  alone  there  was  shipped 
out  of  three  manufacturing  towns  in  Great 
Britain  170,000  bicycles,  while  many  fac- 
tories in  the  United  States  last  year  pro- 
duced over  60,000  machines  each,  it  must  be 
apparent  to  all  that  the  Canadian  trade  is 
not  going  to  remain  at  the  small  figures  now 
standing. 

The  great  drawback  to  the  increased  sale 
of  machines   in  this  country  has  been  the 


to  manufacture  tubing  for  the  frames,  a  bolt 
and  nut  factory  to  manufacture  his  bolts  and 
nuts,  another  factory  to  make  the  steel  balls, 
a  rubber  factory  for  the  tires,  and  so  on 
through  the  different  parts. 

Virtually  the  majority  of  the  bicycle  manu- 
facturers simply  buy  their  parts  in  the  lowest 
market  to  the  best  advantage  and  then  as- 
semble the  different  parts  into  a  machine  in 
their  factory,  and  in  putting  the  machine  on 
the  market  put  a  profit  on  the  cost  of  these 
different  parts  as  well  as  the  cost  of  as- 
sembling the  same  into  a  machine. 

Knowing  the  demand  there  will  be  next 
year  for  bicycles,  Rice  Lewis  &  Son, 
Limited,  have  for  some  time  back  been  care- 
fully considering  the  matter   and  have  now 


gether,  or  again  the  different  parts  without 
the  tubing  can  be  supplied  rough,  but 
machined  and  ready  for  the  reception  of  the 
tubes  ;  or  still  again  the  different  parts  can 
be  supplied  in  the  shape  of  rough  forgings, 
leaving  all  the  work  to  be  done  by  the  per- 
son putting  the  machine  together. 

The  other  parts  of  the  machine,  such  as 
wheels,  tires,  spokes,  etc.,  can  also  be  sup- 
plied in  similar  stages  of  manufacture 

If  a  hardware  merchant  has  no  other  tools 
than  a  wrench  and  a  screw-driver,  he  can 
buy  a  machine  in  such  a  state  of  manufacture 
that  he  can  put  it  together  with  these  two 
tools  On  the  other  hand,  if  he  has  a  lathe 
and  brazing  apparatus,  he  can  buy  them  in 
the  rough  state  of  manufacture  and  do  that 
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duty  of  30  per  cent,  which  our  Government 
has  seen  fit  to  put  on  these  goods  ;  or,  in 
other  words,  a  machine  which  can  be  bought 
at  retail  for  $7$  in  the  United  States  would 
cost  $100  here.  Many  people  would  invest 
in  a  machine  at  $75,  where  they  could  not 
afford  to  spend  $100. 

Now  a  great  deal  of  the  original  cost  of 
a  machine  must  be  attributed  to  patent 
royalties  and  profits  which  the  rider  has 
eventually  to  pay.  In  the  first  p'ace  there 
is,  as  far  as  we  know,  no  manufacturer  who 
makes  all  the  different  parts  of  a  ma- 
chine from  the  raw  material,  otherwise,  if  he 
did,  he  would  require  to  have  a  wire  mill  to 
make  the  wire  for   the  spokes,  a  tube  mill 


completed  arrangements  with  different  part- 
ies in  different  parts  of  the  world  whereby 
they  can  supply  to  the  trade  the  different 
parts  of  a  machine,  tubes,  forgings,  bolts, 
pedals,  saddles,  rims,  tires,  spokes,  etc.,  at 
first  cost. 

They  can  supply  these  different  parts  in 
all  the  stages  of  manufacture.  Frames  can 
be  supplied  exactly  the  same  as  the  cut  here 
shown,  enamelled  and  plated,  and  ready 
complete  for  the  reception  of  the  wheels.  A 
similar  frame  can  be  supplied  set  up  and 
brazed  and  in  every  respect  the  same  as  the 
former  only  not  enamelled  or  plated.  Again 
a  similar  frame  can  be  supplied  in  the  rough 
all  parts  complete,  but  not  brazed  or  put  to- 


work  himself  and  so  on  through  the  differ- 
ent stages. 

From  the  prices  and  particulars  which  the 
representative  of  this  paper  has  seen  Hard- 
ware is  confident  that  any  hardware  merch- 
ant who  feels  at  all  disposed  to  go  into  the 
manufacture  of  these  machines  can  do  so 
with  very  little  expense  and  make  a  hand- 
some profit,  at  same  time  giving  employ- 
ment to  one  or  two  hands  during  the  winter 
months. 

Rice,  Lewis  &  Son,  Ltd.,  have  just  issued 
a  complete  list  of  the  different  oarts  and 
material  necessary  in  the  construction  of 
bicycles.  Those  interested  should  apply  for 
same  at  once  as  the  issue  is  limited. 
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Dead  shot  Powder 


PRICE    REDUCED. 


H.  S.  HOWLAND,  SONS  &  CO., 

SOLE  AGENTS  FOR  CANADA 

WHOLESALE     HARDWARE     MERCHANTS 
orders  solicited  37  Front  Street  West,   TORONTO 


PLASTER  PARIS 


AT  VEftY  LOW  PRICE 


SANDERSON,  PEARCY  &  CO. 


1 30  to   1  40  Bay  Street 


TORONTO 


EXHAUSTING  SMOKE  FROM  FORGES 

IMPROVEMENT  in  the  method  of  re- 
moving the  smoke  from  the  numerous 
forge  fires  in  large  smith  shops  has  kept 
pace  with  other  innovations,  says  Iron  Age, 
so  that  to-day  we  may  note  in  many 
establishments  the  old  time  chimney  con- 
nection from  each  forge  completely  removed 
and  in  its  place  a  carefully  planned  system 
of  exhausting  the  smoke  by  mechanical 
means.  Advancement  in  this  line  has  been 
rapid  in  the  past  few  years  until  such  arrange- 
ment now  forms  almost  an  inherent  part  of 
any  complete  equipment. 

The  inconvenience  of  the  damp  chimney 
flue  that  would  not  draw  and  the  common 
difficulty  of  getting  the  smoke  to  move  in 
the  proper  direction — i.e.,  up  the  pipe — 
while  a  fire  was  being  started  have,  of  course, 
been  most  important  factors  in  bringing 
about  the  change.  In  the  most  recent 
arrangements  as  introduced  in  large  railroad 
smith  shops  a  single  or  double  exhausting 
fan  has  been  placed  overhead  on  the  roof 
trusses  near  the  center  of  the  building. 
From  the  inlet  of  each  fan  pipes  are  extended 
horizontally  until  they  connect  to  the  upright 


pipes  from  the  forge  hoods.  These  hoods, 
in  some  of  the  latest  equipments,  have  been 
made  double — a  cone  within  a  cone- 
separated  some  one  or  two  inches  and  so 
arranged — with  only  a  small  hole  at  the 
apex  of  the  inner  cone — that  considerable 
suction  is  created  around  the  annular  ring 
at  the  base  of  the  cones.  The  smoke,  par- 
ticularly at  the  time  of  starting  up,  is  there- 
by prevented  from  curling  down  around  the 
lower  edge  of  the  hood  and  thence  escaping 
to  the  room  with  objectionable  results.  Ob- 
viously the  hoods  may  be  pyramidical  as 
well  as  conical. 

Such  hoods  can  be  readily  counter- 
balanced and  the  pipe  above  arranged  to 
telescope  so  that  they  may  slide  upward. 
Each  pipe  should  be  provided  with  a  blast 
gate  or  damper  that  may  be  closed  when 
the  forge  is  not  in  use,  and  waste  of  power 
thereby  avoided. 

The  ordinary  cased  fan  of  the  paddle  type, 
as  commonly  employed  for  this  work,  is 
generally  arranged  to  discharge  directly  up- 
wards through  the  roof,  and  is  driven  at  such 
speed  as  to  deliver  smoke  and  air  through 
the  outlet  pipe  at  a  velocity  of  about  4,000 
feet  per  minute. 


Of  course  the  same  or  a  similar  arrange- 
ment is  applicable  to  all  classes  of  open  fires, 
in  fact  to  all  producers  of  smoke  or  objec- 
tionable gaseous  fumes,  and  the  product 
may  be  discharged  at  a  distant  point  where 
its  presence  will  not  be  disturbing. 


The  trade  returns  of  Germany  for  the  first 
six  months  of  the  year,  when  compared  with 
those  of  the  same  period  of  1893,  show  a  de- 
crease in  exports  of  96,000,000  marks,  and 
an  increase  in  imports  ot  151,000,000  marks, 
6  and  8  per  cent,  respectively  of  the  total. 

Works:  St.  Helens,  England 
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INDUSTRIAL  REVIVAL  IN  ENGLAND 

MATHESON  &  GRANT,  London,  in 
theii  half-yearly  review  of  the  engin- 
eering trades,  say  :  "  Strikes  and 
labor  troubles  are  among  the  main  causes 
which  at  present  hinder  and  postpone  the 
improvement  in  trade  which  has  been  so 
long  expected.  Harvest  prospects  are  favor- 
able, and  in  other  respects  also  there  are 
numerous  signs  of  recovery  from  the  dul- 
ness  of  the  last  three  years,  which  has  re- 
stricted almost  every  kind  of  engineering 
enterprise.  The  heavy  trades  have  spe- 
cially suffered,  for  while  in  many  branches 
activity  has  never  ceased,  railway  construc- 
tion, shipbuilding  and  other  industries  which 
demand  large  quantities  of  steel  and  iron 
have  been  unduly  depressed.  But  it  is  evi- 
dent that  the  present  accumulation  of  idle 
capital  cannot  for  long  remain  unemployed  ; 
and  it  is  likely  to  be  used  in  countries  and 
for  purposes  which  are  more  under  the  con- 
trol of  the  British  investor  than  has  been 
the  case  in  previous  periods  of  revival.  Rail- 
way enterprise  in  the  United  States  has  in 
the  past  absorbed  a  large  share  of  British 
capital  without  directly  benefiting  British 
engineers  or  manufacturers.  The  destruc- 
tion of  confidence  in  the  management  of 
such  railways,  and  the  heavy  losses  incurred 
by  the  investors  in  them,  may  together  tend 
to  divert  investments  to  India  and  the  col- 
onies. In  India  alone  there  are  ample  op- 
portu  ities  for  remunerative  railways;  the 
traffic  is  waiting,  plant  and  material  can  be 
bought  cheaply,  and  the  capital  is  avail- 
able if  proper  facilities  and  permissions  are 
granted.  Even  on  existing  railways  ex- 
penditure on  maintenance  has  been  unduly 
restricted,  and  there  will  be  much  leeway  to 
make  up  in  the  renewals  of  rolling  stock  and 
other  plant  which  will  be  manufactured  here. 
In  South  Africa  the  output  of  gold  is  largely 
and  steadily  rising,  and  with  such  increase 
will  come  the  need  for  more  railways  and 
more  mining  machinery.  And  eve  y  new 
railway  will  assist  in  opening  out  a  field  for 
extensions  and  further  development  of  mines. 
"  In  conclusion,  it  may  be  said  that  the 
very  necessities  of  the  world,  postponed  and 
accumulated  as  they  have  been,  must  very 
soon  cause  a  great  demand  for  all  that  en- 
gineers supply.  Revivah  of  trade  seldom 
take  place  on  old  lines.  The  approaching 
settlement  of  the  tariff  amendments  in  the 
United  States  will  almost  certainly  cause  a 
revival  of  engineering  enterprise  there,  and 
will  have  a  beneficial  effect  here  too,  al- 
though not  immediately  and  directly  in  ex- 
port to  America.  Those  who  consider  the 
only  possible  remedy  to  be  a  recurrence 
more  or  less  of  the  same  activity  as  formerly 
in  South  America  and  Australasia,  which 
have  suffered  so  much,  hardly  realize  that 
the  expenditure  in  these  countries  appar- 
ently from  local  resources  was  mainly  based 
on  British  capital,  and  that  while  such  in- 
vestments are  for  the  present  discouraged, 


other  openings  for  British  money  are  now 
available.  India,  South  Afiica  and  China 
wi  1  alone  absorb  much  of  the  capital  avail- 
able, and  there  is  hardly  any  form  of  enter 
prise  open  to  the  capitalist  that  does  not 
primarily  benefit  the  engineering  and  metal- 
lurgical trades  of  Great  Britain." 

SISAL  HEMP  IN  JAMAICA. 

Sisal-fibre  culture  is  an  infant  industry  in 
Jamaica,  but  it  is  receiving  considerable  at- 
tention, as  it  has  been  demonstrated  that 
there  are  soils  in  the  island  highly  adapted 
to  its  cultivation,  and  that  the  climate  is 
identical  with  that  of  Yucatan,  where  it  is  so 
extensively  grown,  remarks  an  exchange. 
There  seems  to  be  no  doubt  but  that  it  can 
be  cultivated  there  as  profitably  as  in  Yuca- 
tan. The  present  governor  of  Jamaica,  Sir 
Henry  Blake,  formerly  governor  of  the  Ba- 
hamas, where  he  was  largely  instrumental  in 
the  introduction  of  the  sisal  hemp  industry, 
has  taken  a  deep  interest  in  its  cultivation 
since  his  arrival  in  the  colony,  and  has  done 
much  to  promote  it. 

The  task  of  securing  young  plants  to  set 
out  has  been  attended  with  some  difficulty. 
In  the  year  1886  the  botanical  department 
endeavored  to  procure  a  supply  from  Yuca- 
tan, bat  the  planters,  wishing  to  retain  the 
monopoly  of  the  trade  that  biought  them 
large  fortunes,  refused  to  export  them.  How- 
ever, thtough  the  special  request  of  the 
colonial  secretary,  addressed  to  the  British 
consul  at  Progresso,  one  dozen  plants  of  the 
ordinary  kind  under  cultivation  were  secured 
from  Turks  Island,  and  a  plantation  was  es- 
tab'ished  at  Hope  Gardens  near  Kingston. 
In  1891,  the  Jamaican  government  imported 
from  Florida  25,000  plants  of  the  same 
variety  as  that  grown  in  the  Bahamas.  This 
was  in  addition  to  over  51,000  already  sup- 
plied to  planters  and  over  20,000  planted  in 
the  Hope  Gardens,  heretofore  mentioned. 

The  culture  of  si?al  hemp,  aside  from 
being  a  source  of  revenue  to  the  planter,  will 
enable  him  to  utilize  barren  land  and  im- 
poverished soils,  hitherto  deemed  worthless. 
The  only  requisites  are  that  the  soil  be  dry 
and  that  the  rays  of  the  sun  be  allowed  free 
penetration,  shade  being  prejudicial  to  the 
plants. 

DROP  IN  TUBS  AND  PAILS. 

A  drop  in  the  price  of  wooden  tubs  and 
pails  is  announced.  Pails  are  10c.  per  dozen 
and  tubs  50c.  per  dozen  cheaper. 

The  changes  were  decided  upon  at  the 
annual  meeting  of  the  Woodenware  Associa- 
tion, held  on  Saturday  last. 

For  all  purchases  of  $20  and  over  the  quo- 
tations to  the  retail  trade  are  now  as  follows  : 
Pail?,  2  hoops,  clear,  No.  1,  $1.50;  pails,  3 
do.,  $1  70.  Pails,  2  hoop;,  clear,  No.  2 
$1.40  ;  pail-,  3  do.,  $1  60  ;  pails,  3  do., 
pain'ed,  $1.60.  Tubs,  No.  o,  $9  ;  do.  1,  $7  ; 
do.  2,  $6  ;  do.  3,  $5. 


A  NEW  OIL  ENGINE, 

ANEW  form  of  oil  engine  has,  accord- 
ing to  American  Manufacturer,  come 
out.  It  is  reported  that  one  of  them 
has  developed  16  horse  power  by  Wake 
measurement.  The  engine  has  4  cylinders, 
located  in  pairs  90  degrees  apart,  and  re- 
ceived 2  impulses  at  every  revolution. 

To  make  the  engine  start  easier,  3  of  the 
cylinders  are  thrown  out  of  compression,  and 
the  engine  is  started  with  a  single  cylinder. 
As  soon  as  the  one  cylinder  causes  an  im- 
pulse the  others  are  thrown  into  gear.  An- 
other advantage  of  the  4  cylinders  which  is 
pointed  out,  is  that  by  shutting  off  the  oil 
from  one,  the  speed  of  the  engine  can  be 
reduced  about  40  revolutions. 

The  engine  is  fitted  with  2  lamps,  1  to 
each  pair  of  cylinders,  each  lamp  heating  its 
own  vapor'zer  and  ignition  tube.  The  air  is 
also  heated  by  the  same  means  by  passing 
through  a  hollow  cylinder  forming  the  casing 
to  the  lamp. 

The  supply  of  oil  is  regulated  by  the  size 
of  grooves  in  the  reciprocating  spindles  of 
the  supply  mechanism,  but  for  various 
grades  of  oil  the  air  can  be  regulated.  An 
improvement  is  considered  to  have  been 
made  in  constructing  the  sides  of  the  sec- 
ondary tanks  or  reservoirs  for  the  oil  supply 
attached  to  the  engine  of  glass,  as  in  this 
manner  it  can  be  seen  at  a  glance  that  the 
oil  supply  is  all  right. 

The  exhaust  valves  are  worked  positively 
and  derive  their  motion  from  the  crank  shaft 
by  means  of  cams.  The  crank  is  encased 
and  works  in  oil.  The  reversing  is  done  by 
a  set  of  helical  wheels  thrown  in  and  out  of 
gear  by  a  friction  clutch,  and  this  arrange- 
ment has  been  found  to  answer  very  well. 

The  shaft  when  going  ahead  is  coupled  direct 
by  means  of  the  friction  clutch,  and  it  is  only 
in  going  astern  that  the  wheels  have  any- 
thing to  do.  As  they  run  in  a  bath  of  oil, 
the  wear  and  tear  and  noise  are  all  said  to 
be  very  small.  The  engine  drives  a  50  foot 
steel  yacht  of  9-feet  beam. 
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RADIATORS 


FOR 


Hot  Water  and  Steam  Heating 

Bolts 
Packing 
Leaky  Joints 

LARGEST  VARIETY  OF  STYLES 

BIGGEST  STOCK  IN  CANADA 
THE    TIFL^A-IDE   ONLY    Supplied 
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Toronto  Radiator  Mfg.  Co. 


TOKONTO,   03STT. 


BRANCH    HOUSES Montreal,    Quebec,    St.  John,   Hamilton,    Winnipeg,   and   Victoria,   B.C. 


BERGER    BROS. 

OF  PHILADELPHIA 

Trade  has  within  the  last  two  years  increased  be- 
yond their  highest  expectations,  the  panic  year  being 
the  best  on  record  both  as  to  the  amount  of  sales  and 
profits,  the  business  keeping  up  to  date  about  the  same 
average.  With  the  present  low  cost  of  producing  sup- 
plies in  their  line,  enabling  them  to  sell  at  lower  prices, 
and  with  other  advantages  and  splendid  facilities  for 
handling  goods  in  greater  quantities,  also  prospects  of 
belter  times  ahead,  they  look  for  still  larger  trade  in  the 
future. 

It  may  be  well  to  state  that  this  firm  not  only  handle 
great  quantities  of  Tinners'  and  Roofers'  Supplies,  such 
as  Long  Eave  Gutters  and  Pipe,  Zinc,  Sheet  Iron, 
Registers,  etc.,  but  are  a  general  headquarters  for  Tin- 
ners' Hardware,  where  almost  everything  is  kept  in 
stock. 

It  will  pay  you  to  write  for  their  Illustrated  Catalogue, 
tS(j4  edition. 

BERGER    BROS. 


NOTICE     TO     DEALEES 


V\rE  BEG  TO  ADVISE  THE  TRADE  that  in  order    to  thoroughly  introduce  the 

IMPROVED  FLEXIBLE  BRIDLED  BRUSHES 

we  will  include  in  every  package  one  or  two  bridles,  attached  free  of  charge. 

The  popularity  of  the  BRIDLE  is  evidenced  by  the  increased  demand,  the  ready 
sale,  and  the  thoroughly  practical  results  derived. 

Brushes  without  Bridles  do  not  appear  complete,  and  certainly  do  not  sell  as  rapidly. 

It  will  pay  you  to  examine  this  Bnd!e  and  draw  the  attention  of  your  customers  to 
its  mcits. 

We  strongly  advise  not  to  stock  up  with  brushes  without  bridles. 

The  extra  price  for  these  Bridles  per  doz.  will  be  quoted  on  application,  by  giving 
the  size  of  brush,  or  they  may  be  found  in  our  latest  Price  List. 


CHAS.   BOECKH  &  SONS,  Toronto 


Tempered  Steel 
Wire  Trace  Chains 

A  pair  of  these  trace  chains  have  a 

BREAKING  STRAIN  OF  4,500  LBS 

Prices  Reduced  for  Season  1894 


WRITE   FOR   CATALOGUE 


The  B.  Greening  Wire  Co.,  Ltd.    -     Hamilton,  Canada 
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SOMETHING  NEW  IN  RADIATORS. 

THE  latest  design  in  radiators  is  the 
"  Oxford  Duet,"  designed  and  manu- 
factured by  the  Gurney  Foundry  Co. 
It  is  claimed  to  be  the  most  modern  and 
beautiful  in  the  market.  It  is  also  held  to 
be  the  lightest,  smoothest  and  most  uniform 
made  ;  has  the  largest  steam  and  hot  water 
ways  and  the  simplest  and  best  joint.  There 
are  no  gaskets  of  any  kind.  The  orna- 
mental designs  are  all  pure  Romanesque. 
The  "  Oxford  Duet  "  is  made  from  2  to  20 
loops  long,  the  extremes  in  inches  being  5 
to  50.  The  heating  surface  varies  as  follows: 
With  radiator  20  in.  high,  from  4  to  40  sq. 
ft.  ;  with  radiator  26  in.  high,  from  5^  to 
53/4  scl-  ft-  !  w'tn  radiator  32  in.  high,  from 
t2/i  to  66%  sq.  ft.;  with  radiator  38  in.  high, 


TRADE   CHAT. 

MR.  ASHWORTH,  of  the  Canadian 
Electric  Co.,  of  Toronto,  was  in  town 
on  Tuesday,  completing  arrange- 
ments for  the  establishing  of  an  electric  « 
light  and  power  plant  here. — Advertiser, 
London. 

A  cold  storage  warehouse  has  been  opened 
at  Morrisburg. 

A  $12,000  iron  bridge  is  completed  across 
Kettle  creek  in  Port  Stanley  village. 

Alex.  Smith,  Moosomin,  is  building  a  large 
brick  store  on  Main  street  next  to  his  pre- 
sent store. 

George  Morris,  Alfred  Morris,  G.  W. 
Carey,  R.  Devine  and  J.  N.  Lake  have  made 
application  for  a  charter  for  the  Hamilton 
Boat    Propeller   Co.  to    manufacture    row- 


Works  Co.,  of  Toronto,  for  the  purchase  of 
the  latter's  ship-building  property  there,  and 
it  is  understood  the  deal  is  practically  closed. 

Another  important  mine  of  chromic  iron 
has  been  discovered  near  Thretford,  Beauce 
county,  Quebec. 

J.  P.  Crawford,  plumber,  Toronto  Junc- 
tion, was  fined  $1  and  costs  the  other  day  for 
violation  of  the  plumbing  by-law,  in  not 
having  the  necessary  license. 

Wm.  Willis,  of  the  Hobbs  Hardware  Co., 
has  returned  from  a  two  weeks'  stay  in  Monc- 
ton,  N.B.,  with  his  father,  who  was  a  former 
well-known  resident  of  London.— Advertiser, 
London. 

The  new  exhibition  buildings  at  Owen 
Sound  are  being  rushed  ahead  for  occupa- 
tion this   fall.     The  company   is   expending 


from  8  to  80  sq.  ft.  "  Oxford  Duet  "  loop, 
width,  7X  in-  J  width  across  feet,  ~]Y%  in.  ; 
distance  from  floor  to  centre  of  openings,  4 
in.  ;  all  steam  radiators  containing  48  sq. 
ft.  and  under  are  tapped  ix^;  all  steam 
radiators  containing  over  48  sq.  ft.,  \%  x  1  ; 
all  hot  water  radiators  containing  48  sq.  ft. 
and  under  are  tapped  1  x  1  ;  all  hot  water 
radiators   containing   over  48    sq.   ft.,    \%  x 


An  inventor  now  announces  the  applica- 
tion to  the  bicycle  of  an  electric  motor, 
taking  from  the  rider  the  labor  of  propulsion, 
and  leaving  him  only  the  comparatively  easy 
task  of  steering  it.  He  claims  that  one 
charge  of  the  storage  battery  will  drive  the 
vehicle  200  miles. 


boats.  The  capital  stock  is  $40,000,  divided 
into  400  shares  of  $100  each. 

Alex.  Armstrong,  merchant,  Whitevale, 
has  sailed  for  Great  Britain,  where  he  will 
spend  about  three  months  with  his  brother. 

W.  H.  Lindsay,  one  of  Milton's  leading 
merchants,  is  having  the  inside  of  his  store 
somewhat  remodelled  and  improved. 

The  Consumers'  Gas  Company,  of  Mon- 
treal, has  been  authorized  to  increase  its 
capital  stock  to  $750,000. 

Mr.  Hunter,  M.P.P.,  intends  putting  anew 
electric  plant  in  the  establishment  destroyed 
by  fire  in  May  last. 

The  Georgian  Bay  Portland  Cement  Co., 
recently  organized  at  Owen  Sound,  have 
been     negotiating    with    the    Poison    Iron 


$5,100.  The  dates  for  the  exhibition  are  the 
18th,  19th,  and  20th  of  September,  and  the 
Lieutenant-Governor  has  promised  that  he 
will  be  present  at  the  opening. 

Daniel  Bell,  of  Bell  Bros.,  stained  glass 
works,  Winnipeg,  died  suddenly  a  few  days 
ago.  The  deceased  was  a  former  resident 
of  Toronto. 

Wm.  Milner,  late  superintendent  of  the 
Chatham  Wagon  Co.,  and  formerly  of  Strath- 
roy,  has  purchased  the  old  Bennett  mill 
property,  London,  and  will  convert  it  into  a 
wagon  works  at  once. 

Young  &  Bro.  Co.,  Ltd.,  Hamilton,  have 
received  letters  patent  for  the  formation  of 
their  company  to  manufacture  steam  fitters' 
supplies  and  lamp  goods.  The  promoters 
are  R.  Young,   Brampton ;    R.  W.   Young, 
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CRESCENT  DAMPERS 

Patented  in  U.S.  and  Canada,  1893. 

Has  all  the  advantages  of  a  high  priced  Stove  Pipe  Damper,  at  low 
cost.  LIGHT  FOR  FREIGHT.  Being  made  of  sheet  steel  will 
not  break,  and  being  double  will  not  warp.  Spring  keeps  damper  at 
any  angle  set  in  pipe. 

Manufactured  by 

Thos.  Davidson  &  Co. 

MONTREAL. 


G.  A.  Young  and  R.  Coleman,  Hamilton) 
and  R.  J.  Young,  Dewdney,  N.W.T.  The 
capital  stock  is  $150,000,  in  $100  shares. 

A  meeting  of  the  stockholders  of  the  Owen 
Sound  Portland  Cement  Co.  is  to  be  held 
to-day  to  consider  the  advisability  of  re- 
building the  company's  works  recently  de- 
stroyed by  fire  at  Shallow  Lake. 

Port  Huron  Times  :  The  Grand  Trunk  is 
rushed  with  business  now  on  account  of  the 
delayed  shipments  caused  by  the  strike. 
They  were  never  so  busy  at  this  season  of 
the  year.  During  the  last  24  hours  35  trains 
passed  Battle  Creek,  20  east  bound  and  15 
west  bound. 

Sawyer — "  How  do  you  suppose  Knows- 
all  amuses  himself  at  his  store  since  he  gave 
up  advertising  ?" 

Seen-,er — "  I  give  it  up.     How?" 

Sawyer — "  By  picking  the  flies  from  the 
fly-paper  and  using  the  paper  over  again." — 
South  Boston  News. 

At  a  meeting  of  the  directors  of  the  Riche- 
lieu and  Ontario  Navigation  Co.,  a  state- 
ment was  submitted,  showing  a  large  in- 
crease in  the  company's  earnings  this  sea- 
son. The  report  showed  the  receipts  to 
have  been  $263,903  for  1894,  as  against 
$232,826  in  1893.  The  Saguenay  and  Que- 
bec lines  show  large  increases. 

The  Ottawa  and  Parry  Sound  Railway 
will  be  completed  to  Long  Lake,  12  miles 
from  Ottawa,  and  passenger  trains  will  be 
running  to  that  point  this  autumn.  With  40 
miles  constructed  at  the  Parry  Sound  end 
of  the  line  only  70  miles  will  then  remain  to 
be  completed. 

The  Hamilton  Electric  Light  Co.  offered 
to  light  the  City  hall  there  with  incandescent 
lamps  at  one  cent  per  ampere  an  hour,  the 
company  to  furnish  the  lamps  and  material 
required,  provided  the  contract  was  made 
for  three  years,  a  rental  of  25  cents  a  month 
to  be  charged  for  the  meters  and  a  discount 
of  25  per  cent  to  be  allowed.  The  matter 
was  laid  over  until  the  next  meeting. 

The  carriage  makers  of  Montreal  are 
about  to  organize  themselves  into  an  associa- 
tion, and  with  that  object  in  view  they  have 
just  subscribed  among  themselves  the  sum 
of  $100,000.     All  the  carriage  makers,  of  the 


city  will  become  active  members.  The  ob- 
ject of  the  association  is  to  better  protect 
Canadian  trade  and  to  prevent  as  much  as 
possible  foreign  competition?. 

Wife—"  I  am  afraid  that  gas  stove  in  the 
kitchen  will  be  a  source  of  great  expense  to 
us."  Husband— "Why,  we  never  use  it." 
Wife — "  No,  but  to-day  when  the  gas  col- 
lector called  he  saw  it." — Life. 


DECORATIVE  METAL  CEILINGS. 

THE  application  of  sheet  iron  and  steel 
to  ceilings  is  not  a  new  departure  in 
connection  with  the  interior  finish  of 
buildings,  remarks  a  contemporary.  It  was 
practically  tried  years  ago,  and  with  satis- 
factory results,  since  it  met  very  fully  the 
demand  for  a  material  that  should  be  light, 
substantial,  durable,  fire  and  waterproof,  and 
which  should  neither  shrink,  warp,  nor  crack 
from  uneven  settling  of  the  building,  nor  be- 
come detached  by  age,  all  of  which  are  the 
common  and  irremediable  defects  of  the 
plaster  ceiling  in  general  use,  and  from  some 
of  which  even  the  much  more  expensive 
wood  paneled  ceilings  are  not  entirely  free. 

The  earlier  forms  in  which  iron  and  steel 
were  used  for  this  purpose  were  the  com- 
paratively crude,  corrugated  shapes  still 
observed  ;  but  crude  as  they  were  from  the 
standpoint  of  decorative  art,  they  were, 
nevertheless,  a  decided  improvement  over 
the  old  materials  which  they  displaced,  and 
it  needed  only  that  proper  machinery  should 
be  devised  for  the  shaping  of  the  new  ma- 
terial into  artistic  patterns  to  win  for  them  a 
leading  position  in  the  estimation  of  archi- 
tects and  builders  for  ceiling  and  wall  de- 
coration. This  step  in  advance  has  been 
taken,  and  the  production  of  metal  ceiling 
and  wall  coverings,  highly  artistic  in  their 
decorative  features,  and  of  substantial  and 
durable  quality,  has  become  a  recognized 
branch  of  manufacture.  It  is  not  surprising, 
in  view  of  these  facts,  that  the  metal  pro-* 
ducts  should  have  gained  great  favor  in  the 
eyes  of  architects  and  builders,  and  that  they 
have  come  into  very  general  use. 

Other  incidental  advantages  besides  those 
named  above  are  realized  from  the  use  of 
the  metal   products.     For   instance,  in   the 


case  of  suburban  cottages,  where  immediate 
occupancy  is  often  highly  desirable,  no  time 
is  lost  in  waiting  for  plaster  to  dry.  The 
material  is  at  once  attached  and  the  trim  of 
doors  and  windows  completed,  and  the 
house  is  ready  for  its  furniture  and  tenants. 
In  public  buildings,  more  especially  per- 
haps in  churches,  the  metal  ceiling  is  said 
to  be  rapidly  taking  precedence  over  the 
heavy  and  dangerous  plaster,  and  the  ad- 
mirable manner  in  which  it  lends  itself  to 
the  production  of  the  most  elaborate  orna- 
mentation in  the  design  and  artistic  arrange- 
ment of  panels,  mouldings,  etc.,  gives  it  de- 
cided advantages  over  all  other  materials 
that  have  been  used  or  proposed  for  the 
same  purpose.  Furthermore,  the  acoustic 
properties  of  halls  thus  finished  are  not  im- 
paired, but  in  most  cases  rather  improved 
by  its  adoption,  and  its  freedom  from  the 
fatal  defects  of  plaster,  which  is  notoriously 
liable  to  crack  and  become  detached,  and  its 
indefinite  durability  in  service  are  features 
of  value  that  need  only  to  be  named  to  be 
appreciated.  The  same  qualities  that  adapt 
the  metal  ceiling  so  wejl  for  church  will  come 
into  play  with  equal  advantage  in  the  case 
of  theatres,  hospitals,  colleges,  schools, 
libraries,  banks,  stores,  offices  and  public 
and  business  buildings  ;  while  the  skill  of 
the  artist  has  been  most  ingeniously  applied 
to  the  creation  of  the  most  attractive  designs 
for  the  parlors,  libraries  and  dining  rooms  of 
private  residences. 


The  Ontario  Tack  Co. 


Manufacturers  of 


Wire  Nails 

TAGKS,  SHOE  NAILS,  ETC. 


Hamilton.  Ontario. 
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HARDWARE. 


MONTREAL    MARKETS. 

Montreal,  August  10,  1894 

HARDWARE. 

FEW  new  features  have  arisen  in  the 
general  hardware  business  during  the 
past  week.  No  special  activity  is  to 
note  in  any  line,  but  there  has  been  a  fair 
seasonable  trade  doing.  In  sporting  goods 
the  signs  of  improvement  that  have  been 
making  themselves  felt  for  a  fortnight  back 
continue,  and  orders  have  been  noted  this 
week  on  fall  account.  In  other  lines  there 
is  not'h'ng  special  to  note.  In  values  the 
only  change  there  is  to  note  has  been  an 
alteration  in  the  discount  on  carriage  bolts, 
which  is  equivalent  to  a  reduction  of  about 
5  per  cent.  Some  fair  sized  orders  for  these 
has  been  another  of  the  leading  features  of 
the  week.  Payments  are  generally  com- 
plained of 

Wire— There  is  no  activity  to  note  in 
wire,  which  generally  rules  dull. 

Rope — This  market  has  furnished  a  quiet, 
ordinary  sort  of  trade  at  steady  prices.  We 
quote  :  Sisal,  7  to  7}4c.  for  7-16  in.  and  up- 
wards, and  14/-.  for  deep  sea  line.  Pure 
Manilla,  q%c.  for  7-16  in.  and  upwards, 
9^c.  for  smaller. 

Cutlery — Business  for  immediate  deliv- 
ery is  nil,  but  seme  fall  orders  have  been 
noted. 

Sportini  ;  Goods  —Orders  on  fall  account 
have  been  fair  for  both  guns  and  ammuni- 
tion. In  fact,  this  has  been  one  of  the  lead- 
ing features  of  the  ha/dware  market. 

Cut  Nails— Demand  continues  dull  and 
the  market  very  quiet.  Prices  aie  unchanged 
on  the  basis  of  $1.80  to  $1.85,  but  a  round 
lot  might  be  had  for  less. 

Wire  Nails — No  change  to  report.  Busi- 
ness is  quiet  and   discounts  are  uncharged. 


Horse  Nails— A  few  small  orders  is  all 
the  movement  there  is  to  note  in  this  line. 

Tacks — These  continue  quiet,  with  the 
rates  of  discount  as  they  were. 

Carriage  Bolts,  Etc. — For  carriage 
bolts  some  fair  orders  have  been  noted. 
There  has  been  a  change  m  the  discount 
which  is  equivalent  to  a  reduction  of  5  per 
cent. 

Chain — A  few  orders  for  special  lines  for 
fall  delivery  is  all  there  is  to  note. 

Horseshoes — No  special  activity  to  note 
and  values  unchanged. 

Ware — Most  kinds  of  ware  rule  quiet  at 
the  moment. 

Tools— Nothing  special  to  report  this 
week.  Demand  for  harvest  tools  is  now 
almost  over. 

Supplies — There  is  not  much  life  noted 
in  either  builders'  or  plumbing  supplies. 

Lead  Pipe — Dull  and  unchanged. 

Hinges — A  fair  demand  is  again  to  be 
reported,  mainly  for  heavy  hinges. 

Tar — A  fair  business  has  been  done,  with 
no  special  change  to  mention.  We  quote  : 
Rosins,  $2.75  to  $5.25  as  to  brand  ;  coal  tar, 
$3  25  to  $3.75  ;  cotton  waste,  5  to  7c.  for 
colored  and  7  to  10c.  for  white  ;  oakum,  5X 
to  lYzC,  and  cotton  do.  10  to  12c. 

Turpentine — This  market  has  ruled 
about  steady  at  the  decline  last  noted,  and 
we  quote  45  to  46c. 

Cement — The  cement  market  has  not 
been  specially  active.  A  moderate  amount 
of  trade  is  doing,  and  prices  rule  steady. 
We  quote  as  follows  :  $1.95  to  $2.05  for 
English  brands,  and  $1.85  to  $1.95  for 
Belgian,  and  to  arrive,  English  brands  $1.95, 
and  Belgian  $1.80  to  $1.90. 

Firebricks — There  has  been  a  moder- 
ately   fair  business    in    firebricks   at  steady 


prices.      We   quote   as   before:     $15.50    to 
$19.50  per  1,000. 

METALS. 

The  heavy  iron  and  metal  market  does 
not  present  much  change  from  a  week  ago. 
There  are  indications,  however,  that  buyers 
in  general  are  waking  up  a  trifle,  and  for  this 
reason  the  trade  hope  for  a  break  in  the 
dulness  that  has  ruled  the  market  for  a  long 
time  now.  Nothing,  however,  very  special 
has  transpired  since  our  last; 

Pig  Iron — Pig  iron  has  ruled  quiet  on  the 
whole.  As  noted,  stocks  of  Scotch  are  very 
light  here,  and  prices  are  firmly  held,  sales 
of  Summerlee  are  noted  at  $20  ex  yard,  as 
noted  by  us  last  week,  and  holders  are  firm 
at  the  price.  Canadian  pig  has  been  moved 
also  at  quotations. 

Bar  Iron — There  is  lictle  change  in  bar 
iron.  Demand  is  not  brisk,  and  it  is  likely 
that  if  there  was  a  chance  of  a  good  round 
sale  our  range  of  prices  would  be  shaded. 
We  quote  $1.70  to  $1.75. 

Sheet  Iron — Noihing  special  to  report 
in  this  line.  We  repeat  last  week's  Quota- 
tion of  $2.40. 

Tin  Plates — There  is  an  irregular  feel- 
ing in  the  case  of  tin  plates  for  importation, 
quotations  be:ng  conflicting,  but  we  gather 
that  an  offer  of  9s.  3d.  f.o.b.  in  Wales  would 
very  likely  be  accepted.  On  spot  there  has 
not  been  much  business  to  note  and  prices 
remain  about  the  same — cokes  $2.75  to  $3, 
and  charcoal  $325  to  $3.50. 

Terne  Plates — There  has  been  no 
change  in  these,  which  rule  quiet  and  easy. 
As  noted  last  week,  sales  have  been  made 
on  the  bisis  of  $6  to  $6  20. 

Canada  Plates — There  has  been  very 
little  doing  in  Canada  plates  since  our  last 
letter.     We    understand,    however,    that   a 


McClary's  Famous  Furnaces 

Our  Steel  Dome  and  Steel   Low  Radiator  Coal  Furnace,  with 
three  steel  radiating  tlues,  is  the  most 

Powerful  and  Economical 

heater  "in  Canada.      Send  card  for  descriptive  catalogue  and  testimonials. 


THE  McCLARY  MFG.  CO. 


London  .  Toronto  .  Montreal  .  Winnipeg-  .  Vancouver. 


HARDWARE 


13 


L  BENJA 


! 


26,  28,  30    Front  St.  West, 


4  CO. 


ENGLISH    HOUSE 


SAMUEL,  SONS  &  BENJAMIN 

164  Fenchurch  St.,  London,  E.C. 


TORONTO 


CROSS   CUT    SAWS 

Disston's  and  Shurly  &  Dietrich 
AXES      Canadian  and  American 
COW  CHAINS      Large  Assortment 

ROPE,  LEATHER  and  WEB  HALTERS 


A  Rare . . 
Opportunity 


To  secure  a  first-class  HARDWARE 
STOCK  and  business  in  thriving 
locality.  Tenders  wanted  for  stock, 
fixtures,  rolling  stock,  etc.,  of  A.  J. 
Fraser,  Lachute,  Que.  Apply  at 
once  for  particulars  to 


NORMAN  MCCILLIS 


Lachute,  Que. 


i/it-p  -to-paV  -fH^rJ, 

\xifCH  a  fief*?  anp 

T>0  YOl/? 

adz/erlCsemetit 
4»     in    the      T» 

To  r^Ofsl -TO 
uji 11  bring  you, 
tertdersfrem  the 
best  contractors. 


Don't 
procrastinate ! 

You  need  a  safe  ;  and 
we  can  supply  them 
on  terms  to  suit  any 
purchaser. 

J.  &J.  Taylor 


Thomas    West. 


Robert    McClain. 
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"Empire"  Patent  Shingles 


MADE   OF 


CALVANIZED  TINNED  STEEL 


Warranted  Rustproof 


Send  for  Price  List  and  Catalogue 


Metallic  Roofing  Co. 


84  to  90  Yonge  St.,  TORONTO. 


LIMITED. 


MONTREAL  MARKETS— Continued 

round  lot  changed  hands  at  $2.10,  so  that  we 
can  safely  repeat  last  week's  range  of  $2  10  to 
$2.15. 

Ingot  Tin — There  has  been  little  change 
in  this.  It  rules  about  steady  at  17 y2  to  18c. 
according  to  quality. 

Iron  Pipe — No  large  business  to  report. 
Discounts  continue  the  same,  70  and  5  for 
black,  qo  and  5  for  galvanized. 

Copper — This  is  about  as  last  reported, 
business  being  very  small.  We  quote  9^ 
to  ioc,  according  to  quality. 

Steel— Onlya  small  business  doing.  We 
quote  :  Best  cast  steel,  ioj£  to  12c;  spring, 
$2.50  ;  tire,  $2. 50  to  $2.75  ;  sleigh  shoe, 
$2.40  ;  round  machinery  steel,  $3. 

Spelter — There  has  been  no  change  in 
this,  which  is  quoted  as  before  at  $4.25  to 
$4.50. 

Zinc  Sheets — Quiet  and  unchanged  at 
$5  to  $5.25. 

Hoops  and  Bands — Are  without  special 
feature  at  $2.30  to  $2.35. 

Antimony — Nothing  to  report.  Prices 
are  the  same  at  io>^  to  12c. 

Galvanized  Iron — A  quiet  trade  is  all 
there  is  to  report.  We  quote  :  4%  to  4^c. 
for  ordinary  brands;  Morewood,  5^  to  6c. ; 
tinned  sheets,  coke,  No.  24,  6  to6Xc ;  No. 
26,  b%  to  6^c.,  with  the  usual  extra  for 
larger  sizes. 

GLASS. 

There  is  no  change  in  the  market.  Busi- 
ness is  of  limited  volume  and  prices  as  last 
quoted.  We  quote  :  $1.25  for  first  break; 
$1.30  second  break,  per  50  feet  ;  $3  25  for 
first  break  per  100  feet  ;  putty  in  bulk,  $1.85. 
PAINTS  ANT)  OILS. 

There  has  been  little  change  in  the  situa- 
tion of  this  branch  to  report.  Cutting  is  still 
reported  and  has  an  unsettled  effect.  Linseed 
oil  is  rather  quiet,  and  seal  oil  unchanged. 
We    quote  :    Choice     brands     white    lead, 


Government  standard,  $4  75;  No.  1,  $4.50; 
No.  2,  $4,215  ;  No.  3,  $4  ;  No.  4,  $3.75;  dry 
white  lead,  4^c. ;  red  lead,  pure,  4XC-!  do., 
No.  1,  4c;  zinc  white,  pure,  $7.25;  No.  1, 
$6.25  ;  No.  2,  $5.25;  linseed  oil,  round 
lots,  raw,  54  to  55c,  boiled,  57  to  58c;  seal 
oil,  45c. 

CHEMICALS  AND  DTESTUFFS. 
Therebas  been  little  alterationto  thechemi- 
cal  market,  and  business  has  ruled  extremely 
quiet.  We  quote:  Bleaching  powder,  $2.50  to 
$2.75  ;  bicarb,  soda,  $2.25  to  $2.35  ;  sal  soda, 
70  to  75c.  ;  carbolic  acid,  lib.  bottles, 
25  to  30c. ;  caustic  soda,  60  per  cent.,  $2.15 
to  $2  75  ;  ditto,  70  per  cent.,  $2.40  to  $2  50  ; 
chlorate  of  potash,  20  to  22c;  alum,  $1.40  to 
$1.50  ;  copperas,  715  to  80c.  ;  sulphur  flour, 
$1.75  to  $2.00  ;  ditto  roll,  $2.00  to  $2.10  ; 
sulphate  of  copper,  $4.50  to  $5.00  ;  white 
sugar  of  lead,  7%  to  8_^c.  ;  bicarb,  potash, 
10  to  12c.  ;  sumach,  Sicily,  per  ton,  $75  to 
$80;  soda  ash,  48  to  50  percent.,  $1,115  t0 
$1.50  ;  chip  logwood,  $2.00  to  $2  10  ;  castor 
oil,  6*/i  to  7c. ;  and  Norwegian  cod  liver  oil, 
$25  to  $26. 

PETROLEUM. 

In  petroleum  there  has  been  little  change 
to  note.  Demand  is  slow  and  the  market 
about  steady.  We  quote  as  follows  :  Can- 
adian refined  at  uc.  in  shed  in  Montreal 
for  round  lots,  and  12c.  for  small  quantities. 
American  petroleum,  14  4- 5c.  in  car  lots, 
\^%c.  in  10-barrel  lots,  i$)4c.  in  5-barrel 
lots,  and  16c.  for  single  barrels,  net  cash  ; 
American  benzine,  23  to  25c.  ;  Canadian 
benzine,  io^c.  Petrolea;  I2|^c.  Montreal. 

HIDES. 

Since  our  last  the  hide  market  has  fur- 
nished few  new  features.  Receipts  have 
continued  light  and  the  volume  of  business 
small.  Prices  are  steady.  We  quote  No.  1 
at  3^c,  No.  2  at  2^c,  No.  3  at  i^c. 
Lambskins  are  quiet  and  unchanged  at  25 
to  30c.  each,  and  calfskins  are  moving  slow 
at  5c. 


TALLOW. 

There  has  been  only  a  limited  business  in 
tallow.     Prices  rule    unchanged   under  the 
quiet  demand  at  b%  to  6^c. 
WOOL. 

The  market  is  quiet  and  there  is  very  little 
doin£,  in  foreign  wools.  We  quote:  Greasy 
Cape,  13  to  i5J^c;  Canadian  fleece,  17  to 
20c;  B.  A.  scoured,  26  to  34c  ;  pulled  wool, 
20t0  2i>£c.  for  supers,  and  23  to  26c.  for 
extras.  Northwest  wool  is  quoted  at  11  to 
12c. 

MONTREAL    TRADE    NOTES. 

Caverhill,  Learmont  &  Co.  are  offering 
some  special  assorted  designs  in  decorated 
white  coffee-pots. 

H.  McLaren,  of  H.  McLaren "&  Co.,  re- 
turned to  the  city  on  Wednesday  from  a 
business  trip. 

Among  the  receipts  of  cement  last  week 
was  2150  casks.  A  good  proportion  of  these 
were  the  property  of  Wm.  McNally  &  Co. 

The  total  imports  of  cement  at  this  port 
to  date  have  been  43  000  casks  of  English 
and  17,025  Belg  an. 

The  arrivals  of  firebrick  last  week  were 
97,000.  The  quantity  on  hand  is  about  on 
the  average  with  that  of  last  year. 

Wm.  Clendinneng,  the  well-known  iron 
founder,  got  back  from  a  tour  through  the 
Western  States  last  week.  He  had  some 
interesting  experiences  of  the  strike. 

John  Thorpe,  the  Canadian  manager  for 
Pilkington    Bros.,  is   away  at   present  on   a      '», 
business  trip.     He   is   visiting  Ontario  and 
several  points  across  the  line. 

H.  Newman,  of  Caverhill,  Learmont  & 
Co.,  got  back  on  Wednesday  morning  from 
a  week's  visit  to  his  family,  who  are  spend- 
ing the  summer  on  the  Maine  seacoast. 

There  has  been  no  further  receipts  of 
American  pig  noted  during  the  last  ten 
days.     It  is  asserted,  however,  that  if  it  is 
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to  be  kept  out  it  will  be  at  the  expense  of 
profits  of  Canadian  makers. 

The  representatives  of  the  Canada  Iron 
Furnace  Co.,  Drummond,  McCall  &  Co., 
New  York  Life  building,  say  that  the  call 
for  pig  iron  is  picking  up.  Several  good- 
sized  lots  of  their  C.I.F.  iron  have  been 
placed  during  the  past  ten  days  or  so. 

There  have  been  several  good  contracts 
placed  for  the  Safford  radiators  here  re- 
cently. Among  the  prominent  buildings 
are  the  new  church  at  Upton,  the  big  Can- 
ada Life  building  now  being  erected  at  the 
corner  of  St.  James  street,  and  several  new 
blocks  in  course  of  erection  up  town. 


TORONTO    MARKETS. 

Toronto,  Aug.  io,  1894. 

HARDWARE. 

BUSINESS  remains  much  as  a  week 
ago,  and  while  some  lines  are  in  more 
request,  others  are  less  sought  after. 
A  few  good  orders  have  been  received  from 
the  country,  but  purchases  generally  speak- 
ing are  small.  A  good  fall  trade  is,  however, 
anticipated.  Hay-baling  wire  is  beginning 
to  be  enquired  for,  and  rope  exhibits  a  little 
more  activity.  If  anything  the  demand  for 
both  wire  nails  and  horse  nails  is  a  little 
better  than  it  was  a  week  ago,  and  there  is 
a  liule  more  nibbling  at  sporting  goods  than 
there  was.  Certain  lines  of  ware  show  a 
little  more  activity,  and  an  improved  demand 
ftora  the  country  is  reported  for  builders' 
supplies.  The  same  may  be  said  of  spades 
and  shovels.  Belting  continues  in  good  re- 
quest. In  paints  and  oils  there  appears  to 
be  a  slight  improvement.  Glass  trade  is 
picking  up  a  little  too,  but  prices  are  being 
sacrificed. 

Wire— There  is  very  little  doing  in  plain, 
barb  and  twist  fencing  wire,  but  tinners'  wire 
js  experiencing  a  steady  demand,  and  a  few 
orders  are  being  received  for  hay-baling 
wire. 

rope — A  little  more  activity  has  de- 
veloped, although  not  any  large  quantities 


are  moving.  We  quote  :  Sisal,  7-16  in.  and 
larger,  7/^c.;  %,  5-16,^  in.,  8c.  Manilla, 
7-16  in.  and  larger,  qJ4c.  ;    #,  5-16,  }i  in., 

IOC. 

Cut  Nails — There  are  no  enquiries  for 
car  lots,  and  trade  generally  is  quiet.  Base 
price  unchanged  at  $1.80  Toronto  for  carload 
lots  and  $1,815  for  small  lots. 

Wire  Nails — Demand  is  increasing,  a 
better  trade  than  last  week  being  reported. 
Discounts  are  unchanged  at  75,  10  and  5 
per  cent.,  shipments  in  10  keg  lots  being 
prepaid. 

Horse  Nails — Also  show  some  improve- 
ment, although  no  large  shipments  are  being 
made.  Discounts  are  60  per  cent,  off  "  C," 
and  60  and  2l/z  per  cent,  off  "  P,B.'' 

Cutlery — Does  not  show  any  improve- 
ment in  shipments  from  stock. 

Sporting  Goods — Enquiries  are  coming 
in  freely  for  quotations,  and  some  nice 
orders  have  been  received. 

Tacks — Show  some  little  improvement 
at  old  prices.  We  quote  :  Cut,  carpet 
blued,  gimp,  60  per  cent.  ;  do.,  tinned, 
70  per  cent.  ;  copper  nails,  62^  per 
cent.;  clout  nails,  60  to  67%  per  cent.; 
trunk  nails,  60  to  65  per  cent.;  shoe  finders' 
tacks,  50  per  cent.;  shoe  nails,  Hungarian 
nails,  etc.,  37  per  cent. 

Chain — There  is  nothing  doing  in  coil 
chain,  and  so  far  not  a  great  many  orders 
have  been  booked  for  fall  shipment  of  cow 
ties,  although  it  is  anticipated  a  good  many 
will  be  during  the  next  few  weeks. 

Horseshoes— Quiet,  and  the  demand 
seems  to  be  increasing  for  steel  instead  of 
iron  shoes.  Prices  are  unchanged  at  $3.80 
Toronto,  and  $3  85  London. 

Ware — Peerless  and  Eclipse  wares  are 
in  steady  demand,  and  white  ware  has  been 
called  for  a  little  more  freely. 

Plumbers'  Supplies — A  fairly  good 
trade  is  reported  on  country  account,  but 
city  trade  is  still  flat. 

Lead  Pipe — Is  all  dull,  very  few  ton  lots 
changing  hands.  We  quote  :  Toronto  and 
the  west  30  per  cent,  off  in  small  lots,  and 
30   and    10   per  cent,  off  in  ton  lots  ;  points 


east  of  Toronto  35  per  cent,  off  in  small 
lots,  and  35  and  10  per  cent,  off  in    ton  lots. 

Builders'  Supplies— Country  trade  is 
showing  soma  improvement,  but  the  de- 
mand is  principally  for  cheap  goods. 

Hinges — Are  still  in  fair  demand,  especi- 
ally barn  door.     Tee  and  strap  are  quieter. 

Harvest  Tools— Trade  is  virtually  over 
for  the  season,  but  spades  and  shovels  are 
beginning  to  move  better,  scoop  shovels 
particularly. 

Clothes  Wringers— There  have  been 
a  few  more  case  lots  changing  hands  during 
the  week  than  for  some  time. 

Belting — Is  going  out  freely,  numerous 
orders  having  been  received  during  the  week 
for  both  rubber  and  leather  belting. 

Tar,  Etc.  —  We  quote  as  follows  : 
Roofing  pitch,  $2.50  per  brl.;  pure  coal  tar 
$4  per  brl.;  refined  coal  tar,  $4.50  per  brl.; 
XXX  refined  coal  tar  in  quart  tins,  $1  per 
doz.;  best  Southern  pure  tar,  $6  per  brl.  and 
75c.  per  doz.  pint  tins;  pine  pitch,  $2.75 
per  brl. 

Cement,  Etc.  -Much  as  before.  We 
quote  :  Portland  cement  (English),  $3  per 
brl.;  New  Brunswick  plaster  paris,  $2  per 
brl.;  Canadian  water  lime,  $1.25  per  brl. 

Firebrick,  Etc.— Scotch  firebrick,  $3.25 
per  100;  Scotch  fireclay,  $1  per  100  lbs. 

METALS. 

Business  has  been  fair  in  galvanized  iron, 
tin  plates  and  black  iron,  but  other  lines  are 
quiet.  The  demand  for  bar  iron  has  fallen 
off  considerably. 

Pig  Iron — Some  few  sales  of  Scotch  iron 
for  import  are  announced  at  about  equal  to 
quotations.  We  quote  :  Summerlee,  $20.50 
to  $21  ;  Carnbroe,  $19.50  :  Siemen's,  $19  to 
$20. 

Rogers,  Brown  &  Co.,  Buffalo,  report  the 
Toronto  market  for  American  pig  iron  as 
follows  :  "  Owing  to  the  scarcity  of  coke 
irons  in  the  States  very  little  northern  iron 
has  been  shipped  into  the  Dominion  during 
the  past  month  and  not  many  orders  booked 
for  forward  delivery.  Strong  Onio  softeners 
have  been  marked  up  slightly  because  of 
this  scarcity,  but  otherwise  prices  remain  as 
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These  are  the  Furnaces  that  secure 
trade  for  dealers  who  handle  them. 
They  have  no  rivals  but  many  imitators. 
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they  were  and  the  consumptive  demand 
continues  light.  The  iron  which  is  rela- 
tively the  lowest  is  now  Lake  Superior  char- 
coal. This  is  difficult  to  explain,  as  while 
the  stock  on  hand  is  relatively  larger  than 
coke  iron,  there  are  practically  no  furnaces 
running  and  few  which  contemplate  starting 
soon.  We  quote  on  the  cash  basis  f.o.b.  To- 
ronto in  bond  :  No.  I  foundry  strong  coke  iron 
Lake  Superior  ore,  $12.25  !  No-  2  foundry 
strong  coke  iron,  Lake  Superior  ore,  $12.05; 
Jackson  county  silvery,  No.  1,  $16.80  to 
$1830;  Lake  Superior  charcoal,  $15.55; 
Southern  soft,  No.  1,  $11.75  i  ditto,  No  2, 
$11.50. 

Bar  Iron— Trade  has  fallen  off  consider- 
ably, but  prices  remain  as  before  on  the  basis 
of  $1.85. 

Sheet  Iron — This  is  showing  more  ac- 
tivity, with  demand  principally  for  16  to  24 
gauge.     We  quote:    8  to  16  gauge,  $2.50; 

18  ditto,  $2;  20  ditto,  $2.10;  22  to  24  ditto, 
$2.20;  26  ditto,  $2.45;  28  ditto,  $2.65;  tinned 
sheet  iron,  Gorbal's,  26  gauge,  SlAc-  per  lb.; 
22  to  24  gauge,  6j£c;  16  to  20  gauge,  6Xc 

Iron  Pipe — Trade  has  been  only  fair. 
This  article  is  not  now  sold  at  discount,  but 
at  figures  equaling  67^  to  70  per  cent,  for 
imported.  Galvanized  pipe  is  still  being 
sold  at  old  list,  subject  to  50  and  50  and 
5  per  cent.  Stocks  of  the  latter  are  low  in 
Toronto,  and  it  is  even  difficult  to  secure 
,  some  sizes  in  Montreal. 

Galvanized  Iron — This  has  been  going 
out  quite  freely  in  case  lots,  especially  Gor- 
don Crown  and  Queen's  Head.  Orders  are 
also  being  freely  booked  for  import,  delivery 
September  and  October.  The  idea  for  28 
gauge  remains  at  $2.35. 

Corrugated  Iron— Trade  is  fair,  but 
pices  are  lower. 

Ingot  Tin — Is  quiet,  with  prices  exceed- 
ingly low,  having  been  reduced  slightly  dur- 
ing the  week.     Small  lots  are  now  quoted  at 

19  to  I9>£c.  and  large  lots  at  i8j£c. 
Ingot    Copper — Business    is    dull    and 

prices  unchanged  at  10  to  \o%z. 
•  Sheet  Copper — Ordinary  sheathing  cop- 
per has  shown  a  little  more  life,  while  busi- 
ness is  scarcely  as  good  as  it  was  a 
week  ago  in  brazier  sheets.  We  quote  :  Un- 
tinned,  14  to  i6j£c  according  to  weight  and 
siz:  ;  brazier  sheets,  14  to  17c.  according  to 
quality. 

Boiler  Tubes — Quiet  and  unchanged 
prices.  We  quote:  1%  inch,  7c;  i]4  inch, 
7^c;  1%  inch,  8c;  2  inch,  8j£c;  2%  inch, 
9c.;2^  inch,  9^c;  3  inch,  11  }4c;  y/2  inch, 
14c;  4  inch,  19c. 

Sheet  Steel — Market  is  fairly  active, 
with  American  steel  considerably  higher. 
We  quote  :  8  to  16  gauge,  $2.75  per  100 
lbs.;  18  to  20,  $2.65;  22  to  24,  $2.85;  26, 
$3.10. 

Zinc  Spelter— Trade  continues  to  im- 
prove, some   good  quantities    having   been 


disposed  of  during  the  past  couple  of  weeks. 
We  quote  domestic  at  4c.  and  imported  at 
4Xc 

Tin  Plates— Stocks  are  fairly  heavy  and 
market  a  little  easier.  Fair  quantities  are 
being  called  for  and  a  number  of  orders 
have  been  booped  for  import.  We  quote  : 
$3.50  to  $3.75  for  "I.C"  and  $3  25  to  $3.35 
for  coke. 

Terne  Plates — Business  is  good  in  this 
line.  Jobbers,  however,  have  been  com- 
pelled to  place  some  on  order  awaiting  ar- 
rival. Stocks  are  now  in  and  shipments  are 
being  made.  Prices  are  unchanged  at  $6  50 
to  $6.75,  according  to  quality. 

Zinc  Sheets— Further  improvement  is 
to  be  noted,  although  the  bulk  of  the  trade 
is  not  expected  for  another  month.  Prices 
have  not  changed,  they  still  being  4j^c.  for 
case  lots  and  5c.  for  small  lots. 

Hoops  and  Bands— Trade  is  not  quite 
as  good  as  it  has  been,  while  stocks  are 
heavy.  We  quote  $2  20  to  $2.25  as  basis 
for  ordinary,  but  large  lots  can  be  shaded  a 
fraction. 

Canada  Plates — The  regular  demand 
is  now  on,  both  on  country  and  city  account, 
although  no  large  shipments  are  being  mide 
outside  the  city,  most  dealers  in  the  country 
being  in  possession  of  lots,  orders  for  which 
they  placed  early  in  the  year.  Pi  ices  asked 
are :  Half  polished,  52  sheets,  $2.35  ;  60 
sheets,  $2  45,  and  75  sheets,  $2.60. 

Solder — Trade  has  been  fairly  satisfac- 
tory, both  the  standard  and  strictly  half- 
and-half  being  in  good  demand.  Prices  are 
unchanged  at  12^  to  14c. 

PIG  Lead — Business  has  fallen  off  slight- 
ly, but  prices  are  unchanged   at  $2.90  to  $3. 

Antimony — A  few  orders  have  been 
booked  for  Cookson's,  but  the  ordinary 
brand  is  quiet;  9X  to  10c.  is  the  idea  for 
Cookson's. 

GLASS. 

Business  is  still  very  quiet,  although  signs 
of  an  improvement  are  apparent.  An  un- 
satisfactory feature  of  the  situation  is  the 
slaughter  of  prices,  first  break  being  quoted 
as  low  as  $1.10.  The  range  runs  15c.  higher. 
Several  enquiries  are  reported  for  plate  glass, 
but  it  is  mostly  for  buildings  not  yet  ready 
for  same.     Shipments  are  small. 

OLD  MATERIAL. 

Trade  is  still  dull,  and  prices  re- 
main unchanged.  We  quote  as  follows : 
Agricultural  scrap,  50c.  per  cwt  ;  ma- 
chinery cast,  50c.  per  cwt.;  stove  cast 
scrap,  30  to  35c.  ;  No.  1  wrought  scrap,  40c. 
per  cwt.  ;  N0.2,  including  sheet  iron,  hoop 
ironand  mixed  steel,  10c;  newlightscrap  cop- 
per, 6  to  6}4c;  heavy  scrap  copper,  7 
to  7%c;  old  copper  bottoms  l%  to  6c; 
light  scrapbiass  3^  to 4c;  heavy  yellowscrap 
brass  5c;  heavy  red  scrap  brass,  5>£c ; 
scrap  lead,  \l/z  to  i^c  ;  scrap  zinc, 
i/^toi^c ;  scrap  rubber,  3  to  3^c;  coun- 
try mixed  rags,  50  to  70c  ;  clean  dry  bones, 


50   to  60c  per  100  lbs.  ;  borings  and   turn- 
ings, IOC. 

PAINTS    AND    OILS. 

If  anything,  there  is  a  slight  improvement 
in  trade,  and  payments  are  fair. 

White  Lead— Continues  quiet  at  4X  to 
A%c. 

Linseed  Oil — There  is,  if  anything,  even 
less  doing  than  last  week.  Prices  are  un-  + 
changed  at  53  to  54c  for  raw  and  56  ;o  57c 
for  boiled.  The  Canadian  oil  producers  are 
estimated  to  be  about  100  barrels  behind 
their  sales  of  last  year.  Whether  it  is  be- 
cause of  falling  off  in  consumption  or  be- 
cause of  greater  importation  is  yet  to  be  de- 
termined. 

Prepared  Paints — The  movement  is 
only  small.  Prices  are  unchanged  at  $1.05 
for  pure. 

Turpentine — There  is  a  little  more  do- 
ing, but  business  is  still  quiet  and  prices 
lower  at  41  to  42c 

Castor  Oil — Quiet  and  .unchanged. 
Quotations  are  6%  to  6^c  in  case  lots,  and 
7c  in  single  tins. 

Seal  Oil — Some  good  shipments  have 
been  arriving  but  sales  are  small.  Prices 
are  unchanged  at  58  to  59c 

HIDES,  SKINS,    WOOL  AND  TALLOW. 

Hides — There  is  a  fair  demand  at  un- 
changed prices,  carloads  of  cured  having 
changed  hands  at  3^c. 

Skins— There  is  not  much  doing,  and 
dealers,  as  before,  are  paying  30c  for  lamb- 
skins and  pelts. 

Wool — Buyers  have  pretty  well  stocked 
up,  and  they  are  not  so  keen  in  consequence 
as  they  were.  We  quote  :  Ordinary  comb- 
ing, 17c;  fine  clothing  and  down,  18  to  19c; 
rejections,  12  to  13c;  and  unwashed,  10  to 
lie 

Tallow  —  Demand    is     moderate    and 
chiefly  for  small  lots.     Dealers  are  paying 
4H  t0  5Xc  ar,d  selling  at  5X  to  5>^c 
PETROLEUM. 

Trade  is  picking  up,  especially  in  burning 
oils.  Prices  are  unchanged.  We  quote, 
in  5  to  10  brl.  lots,  imperial  gallon,  Toronto: 
Canadian,  12  to  i2%c;  carbon  safety,  15^ 
to  16c. :  Canadian  water  white,  16  to  17c; 
American  water  white,  18  to  19c;  photogene, 
20c 

The    Petrolia    Advertiser    in   its   weekly 

report  says: — "  Petrolia  Crude  :  93  cents  per 

brl.      Oil    Springs     Crude  :    96c.    per   brl. 

Refined,  sH  to   6%  cents  in  bulk,  or  %%  to 

9   cents   in  barrels  in   car  lots   f.o.b.   here. 

Although  business  is  not  rushinp,  the  crude 

market  is  very  firm  at  the  above  quotations, 

with  a  strong  tendency  to  rise.     Refined  is 

going    along     steady    without     change    in 

prices." 

ASHES. 

Receipts  of  ashes  are  small  and  business 

is  quiet  with  no  change  in  price  to  note.    We 

quote  :    First    pots,    $4 ;     seconds,    $3.70 ; 

pearls,  $6.50  per  100  lbs. 
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MARKET  NOTES. 

The  Metallic  Roofing  Co.  is  bringing  out 
anew  rock-faced  steel  siding. 

H.  S.  Howland,  Sons  &  Co.  report  large 
sales  of  the  Hartz  steel  tackle  blocks. 

The  Metallic  Roofing  Co.  are  sending  out 
large  quantities  of  metallic  lathing,  particu- 
larly to  the  Province  of  Quebec. 

H.  S.  Howland,  Sons  &  Co.  have  been 
selling  large  quantities  of  hay-baling  wire 
thisv  week. 

H.  S.  Howland,  Sons  &  Co.  have  in  a 
fresh  supply  of  revolvers,  and  the  demand 
for  same  is  brisk. 

Iron  pipe  is  not  now  sold  at  discount,  but 
at  prices  about  equalling  6j%  to  70  per 
cent. 

Craig  &  MacArthur  are  having  a  good 
trade  in  plumbers'  supplies,  and  report  trade 
rushing  in  soil  pipe. 

The  discount  on  japan  Clauss  shears  is 
now  67X  per  cent,  in  place  of  70  per  cent, 
as  formerly. 

The  Consolidated  Plate  Glass  Co.  report 
that  business  has  picked  up  considerably 
during  the  past  week. 

The  Gurney  Foundty  Co  are  receiving 
500  tons  of  American  pig  iron  from  Tona- 
wanda,  N.Y. 

H.  S.  Howland,  Sons  &  Co.  are  in  a 
position  to  fill  orders  for  all  sizes  of  U  M.  C. 
and  Dominion  cartridges,  their  stock  be- 
ing complete  ;  also  shells. 

The  Metallic  Roofing  Co.  have  received 
contracts  for  roofing  the  Brampton  Gas 
Works  and  the  Canadian  Oil  Co.'s  buildings 
at  Sarnia. 

Another  shipment  of  glass  has  been  re- 
ceived by  Stewart  &  Wood.  This  firm  re- 
ports a  big  demand  for  glass  in  greenhouse 
sizes. 

The  McClary  Manufacturing  Co.  report 
trade  in  the  stove  line  quiet  at  the  moment 
on  account  of  dealers,  who  usually  place 
their  orders  in  July,  now  deferring  till  August 
and  September. 

Chas.  Boeckh  &  Sons  report  an  increas- 
ing demand  for  their  flexible  bridled  brushes, 
which  are  now  being  used  in  place  of  the  old 
fashioned  twin  bridle  by  practical  "up-to- 
date  "  painters.  An  improvement  has  been 
made  on  bridles  for  oval  and  round  brushes, 
by  means  of  which  the  bristles  are  held  in 
the  desired  shape.  This  firm  is  now  busy 
on  its  exhibit  for  the  coming  Industrial 
Exhibition,  which  will  be  well  worth  the  at- 
tention of  all  hardware  men. 

The  Bissell  Carpet  Sweeper  Co.  are  pre- 
paring to  open  a  branch  of  their  factory  in 
Toronto,  and  hope  to  be  in  full  operation 
early  in  September.  The  sweepers  to  be 
made  in  Toronto  wil'  be  the  same  exactly  as 
those  now  being  made  in  Grand  Rapids, 
Mich.,  and  Canadian  prices  will  hereafter 
be  the  same  as  those  in  the  States.  The 
Bissell  Co.  has  bought  out   the  J.  M.  War- 


RAZORS 


See  our  fully  warranted   German 
Hollow   Ground   Razors.       Fresh 
stock  just  received.     Good  assort- 
ment, low  price,  splendid  value. 

A.    C.    LESLIE    &    CO.  Montreal  and  Toronto. 


Our 

Specialty 


PURE  TURPENTINE 


Our  Customers 
Need  fear  no 
Adulteration 


Every  barrel  guaranteed  !     We  are  headquarters  for  the  Pure  Article. 
Remember  these  facts  when  placing  your  orders. 

FRANCIS,  FROST  &  CO.,  33  Front  St,W„  TORONTO 


..THE 


JAMES  ROBERTSON  CO.  — 


Manufacturers,  Importers 
and  Jobbers. 


TORONTO,  MONTREAL,  WINNIPEG  and  ST.  JOHN,  N.B. 


Lead  Pipe,  Sheet  Lead 
Pig  Lead,  Bar  Lead 
Lead  Traps,  Lead  Wire 
Wire  and  Bar  Solder 
Drop  and  Buck  Shot 
Window  Lead 
Tin-Lined  Lead  Pipe 
Block-Tin  Pipe 


THE    "RICHELIEU" 


Sanitary  Earthenware 
Laundry  Wash  Tubs 
House  Boilers 
Bath  Tubs,  Pumps 
Sheet  and  Ingot  Copper 
Sheet  Iron,  Sheet  Zinc 
Iron  Pipe  and  Fittings 
Iron  and  Steel  Sinks 


Plumbers',  Steam,  G-asfitters'  and  Engineers' 
Supplies  of  all  kinds. 


Liisten.. 


This  is  from  a 
Hardware    Merchant 


Dear  Sirs  : 

Before  handling  "Clauss"  Shears  and  Scissors 
my  trade  in  this  line  was  but  little.  I  now  sell  more 
scissors  than  all  the  other  stores  in  this  place  put 
together.  Parties  come  to  my  store  for  your  goods 
who  have  never  been  here  before.  Am  making  new 
customers  for  myself  by  it.  Fill  enclosed  order  at 
once.  Most  truly, 


For  discounts 
.   .  .  write 


Clauss  Shear  Co.,  Toronto 
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MA  RKETS.  -  Cnntinurd 

ner  Sweeper  Co.,  of  Hamilton,  which  has 
been  making  an  imitation  of  lite  Bissell 
Sweeper  under  the  latter's  brand.  Mr. 
Warner  will  be  with  the  Bissell  Co.  when  it 
starts  in  Toronto. 

The  Toronto  Plate  Glass  Importing  Co. 
has  been  succeeded  by  Hill  &  Rutherford. 
The  members  of  the  firm  are  Mrs.  Edwin 
Hill  and  Samuel  J.  Rutherford,  who  was  for 
some  years  bookkeeper  for  the  old  firm. 
Edwin  Hill  has  been  retained  as  sales  agent 
for  all  lines  handled  by  the  firm  except  plate 
glass,  which  the  injunction  obtained  some 
months  ago  prevents  him  selling  for  the  pre- 
sent. The  plate  glass  department  of  the 
firm  will  be  under  the  supervision  of  Mr. 
Rutherford. 

The  Gutta  Percha  and  Rubber  Manufac- 
turing Co.  are  making  a  shipment  of  fire 
hose  which  it  is  claimed  will  eclipse  any- 
thing of  the  kind  ever  made  in  the  Dominion. 
The  shipment  comprises  several  feet  of  four- 
inch,  inside  diameter  measurement,  five-ply 
"  Maltese  Cross  "  carbolized  fire  hose,  with 
full  equipment  of  four-inch  "  Maltese 
Cross"  play  pipes,  couplings,  etc.  Firemen 
and  others  familiar  with  fire  department 
matters  will  be  interested  to  know  that  the 
fifty-foot  sections  of  this  four-inch  hose  are 
easily  coiled  within  a  circle  of  thirty  inches 
in  diameter.  They  are  also  making  a  large 
shipment  of  their  "  Maltese  Cross  "  air  brake 
hose. 


UNITED  STATES    MARKETS. 

New  York,  Aug.  10,  1894. 

PIG  Tin — Some  firmness  to  the  tone  of 
the  market  was  imparted  by  cable  ad- 
vices of  an  advance  there  of  about 
7s.  6d.  to  10s.  over  the  prices  that  ruled  just 
previous  to  the  bank  holidays.  Speculative 
buying  was  not  enlivened,  however,  and 
there  were  no  evidences  of  anything  more 
than  routine  buying  for  other  account.  In 
fact,  the  market  remains  very  tame,  and  the 
heavy  supply  in  sight  acts  as  an  effectual 
barrier  to  a  successful  "  bull"  movement  in 
the  market  at  the  present  time.  Bids  on 
'Change  were  raised  a  trifle,  or  to  18.5c.  for 
current  month,  and  18.70c.  for  later  de- 
liveries, but  small  parcels  were  sold  outside 
at  relatively  lower  rates  and  the  market 
closed  flat. 

Copper  — Signs  were  not  wanting  of 
somewhat  more  active  canvass  for  orders 
for  Lake  Superior  ingot,  and  there  was 
strong  circumstantial  evidence  that  a  num- 
ber of  sellers  would  not  hesitate  long  about 
closing  desirable  contracts  at  9c.  For  that 
matter  offers  at  9c.  were  made  openly  in  a 
few  instances,  and  upon  the  whole  the  mar- 
ket had  a  rather  weak  appearance.  Other 
varieties  fared  no  better  than  Lake  Super- 
ior product.  Electrolytic  could  have  been 
purchased  easily  at  8%(c.  and  above  8J£  to 
8^c.  was  the  exception  for  common  casting 


st<  ck.  Thus  the  concessions  made  by  sel- 
lers have  stimulated  busimss  to  a  mod- 
erate extent  only. 

Pig  Lead— On  the  Exchange  sales  were 
recorded  of  7  carloads  for  August  delivery  at 
3.550  and  1  carload  at  3  60c.  on  spot.  Out- 
side of  this  trades  were  closed  involving 
about  1 50  tons,  August  shipment,  at  prices 
on  a  parity  with  3  55c.  for  New  York  de- 
livery. This  movement  reflected  rather 
firmer  tone  to  the  market,  although  buying 
was  neither  broad  nor  general,  nor  the  de- 
mand at  all  spirited.  In  speculative  quarters 
bids  were  made  of  3.55c.  for  August  and 
3  50c.  for  September  delivery.  St.  Louis 
quotation  to  the  Metal  Exchange  was 
3.32XC.  London  cable,  £9  ns.  3d.  for  soft 
Spanish. 

Spelter — Business  in  this  metal  con- 
tinues moderate  and  the  demand  tame,  with 
larger  quantities  thansingle  carloads  seldom 
called  for  here.  There  is  enough  doing  else- 
where to  keep  prices  steady,  however,  at 
3.45  to  3.50c.  for  ordinary  Western  brands. 
St.  Louis  quotation  to  the  Metal  Exchange 
was  3.22^c  London  cable,  ^,15  10s.  for 
good  merchant  brands. 

Antimony — Routine  jobbing  business  is 
about  all  there  is  going  on  at  the  present 
time,  and  the  demand  is  spiritless.  Prices 
are  easy  at  about  8%  to  8;Hsc.  for  Halleti's 
and  ioc.  for  Cookson's,  on  the  spot. 

Tin  Plate — Nothing  decidedly  as  to 
business  or  negotiation  was  reported.  There 
was  but  little  life  to  either.  As  not  unusual 
on  a  dull  market  prices  are  rather  soft,  but 
no  radical  changes  were  reported  for  the 
day. 

Imports  of  tin  plate  into  the  United  States 
during  June,  1894,  amounted  to  38,934,039 
lbs.,  against  60,220,956  lbs.  last  year.  The 
importations  during  the  fiscal  year  ending 
June  30,  1894,  were  454,160,026  lbs  ;  preced- 
ing year,  628,425,902  lbs.  Stock  in  bonded 
warehouses  was  48,968,445  lbs.  June  30, 
1894,  and  32,186,744  lbs.  a  year  previous. 

Iron  and  Steel— Operations  in  pig  iron 
are  still  of  very  ordinary  type,  and  the 
amount  of  stock  involved  is,  according  to 
most  accounts,  hardly  up  to  the  average  for 
season.  When  sufficient  inducement  in  the 
way  of  special  price  is  made  some  consum- 
ers place  orders  involving  deliveries  ex'end- 
ing  up  to  the  end  of  the  year,  but  the  buying 
generally  is  on  a  moderate  scale.  Prices 
vary  in  a  slight  degree  only.  Old  material 
is  not  in  anything  like  brisk  demand,  but 
enough  business  passes  to  keep  prices  quite 
steady.  No  new  feature  developed  in  any 
branch  of  the  finished  iron   and   steel  trade. 


PERSONAL  MENTION. 

A.  Wittmwack,  of  Hespeler,  was  in  town 
Wednesday. 

M.  B.  Perine,  twine  manufacturer,  Doon, 
Ont.,  was  seen  touring  the  Toronto  ware- 
houses this  week. 

H.  Roper,  representing  John  Shaw  &  Sons, 
Wolverhampton,  Eng.,  was    in    Toronto    a         » 
few  days  ago. 

G.  H.  Symonds,  representing  Geo.  Butler 
&  Co.,  Sheffield,  is  looking  after  the  interests 
of  his  firm  in  Toronto  this  week. 

C.  S.  Dumont,  president  Tool  Corpora- 
tion, Buffalo,  N.Y.,  paid  Toronto  a  business 
visit  this  week. 

James  Davis,  representing  James  Smart 
Manufacturing  Co.,  Brockvil'e,  was  in  To- 
ronto, Thursday. 

J.  Miller,  representing  Hammacher, 
Schlemmer  &  Co.,  of  New  York,  is  taking  a 
vacation,  and  he  spent  part  of  it  in  Toronto 
this  week. 

W.  H.  Carrick,  vice-presidefit  and  man- 
ager of  the  Gurney  Foundry  Co.,  will  go  to 
Port  Sandfield,  Muskoka,  with  his  family 
next  week  for  holidays. 

E.  V.  Bayard,  with  Sargent  &  Co,  New 
York,  was  looking  up  business  in  Tflronto 
this  week.  He  had  with  him  a  copy  of  the 
big  price  book  uf  eleven  hundred  pages 
which  his  firm  has  just  issued.  The  book  is 
exceedingly  well  arranged,  and  the  illustra- 
tions are  brought  out  with  more  than  usual 
clearness.  The  hardware  works  of  Sargent 
&  Co.  are  at  New  Haven,  Conn.,  and  are 
said  to  be  the  largest  of  the  kind  anywhere, 
the  floor  space  covering  16  acres.  Mr.  Bay- 
aid  reports  business  quiet. 


THE  "PERFECTION"  WRINGER. 

The  "  Perfection  "  Wringer,  a  cutof  which 
is  herewith  given,  is  the  name  of  a  wringer 
that  is  being  put  on  the  market  by  H.  S. 
Howland,  Sons  &  Co.  It  is  made  with 
black  rolls  only,  all  pure  rubber.     Quality, 


Maurice  Frankel,  of  Frankel  Bros.,  has 
just  returned  from  a  trip  to  the  Lower  Pro- 
vinces. He  reports  business  quiet  in  the 
shipping  and  impor  ing  lines,  'but  says  ex- 
porting is  a  good  deal  better.  He  reports 
that  there  are  a  great  many  Americans  in 
Nova  Scotia  prospecting  for  gold  mines. 


workmanship  and  finish  are  of  the  highest 
grade.  It  costs  but  very  little  more  than  the 
ordinary  goods.  All  wringers  stamped 
"  Perfection  "  are  guaranteed  by  the  manu- 
facturer. 
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TALKS  WITH  RETAILERS. 

THE  retail  hardware  trade  through  the 
city  still  keeps  dull,  but  the  merchants 
have  great  hopes  of  it  picking  up  after 
the  Exhibition. 


"Oh,  business  is  very  good  this  week," 
said  Wm.  T.  Mullett,  738  Queen  east.  "We 
don't  feel  the  depression  here  as  much  as 
they  do  in  the  heart  of  the  city.  We  did  a 
splendid  trade  here  last  week.  Gas  and 
oil  stoves  have  moved  very  freely  this  sum- 
mer. Lawn  mowers  went  lively  too.  The 
grass, seemed  to  grow  too  fast  for  the  people 
round  here.  On  account  of  the  evenings 
getting  shorter  coal  oil  is  getting  in  greater 
demand." 


"Trade  is  rotten,  completely  demoralized; 
and  there  you  have  it  in  plain  English,"  said 
Mr.  Dean,  8i8  Queen  east,  when  I  asked 
him  about  the  state  of  trade.  "  Paints  and 
oils  are  very  good,  but  any  other  line  of 
hardware  is  dead.  As  to  farm  implements, 
the  only  thing  we  can  do  here  is  a  little  mar- 
ket garden  trade." 


"Oh,  so  so,"  said  W.  C.  McFarland,  391 
Parliament  street^  as  I  asked  "  How's  biz  ? " 
"  It's  a  little  quiet,  still  it  is  gradually  picking 
up.  I  have  good  hopes  for  improvement 
after  the  Exhibition.  Paints  and  oils  are 
moving  freely.  I  have  sold  out  of  lawn 
mowers,  as  the  demand  was  good  this  year. 
We  haze  sold  a  good  many  coal  oil  stoves, 
but  do  not  touch  gas  stoves.  There  is  noth- 
ing at  all  in  tinware,  and  we  are  trying  to 
sell  out  what  we  have  in  stock.  As  to  a  Re- 
tail Hardwareman's  Association,  it  would  be 
the  best  thing  that  ever  struck  Toronto,  as 
then  this  awful  slashing  of  prices  could  be 
stopped.''  I  agree  with  you  there,  Mr.  Mc- 
Farland. 

Rambler. 


NEW  DEPARTURE  IN  TURPENTINE 

TURPENTINE  is  to  be  brought  into 
Toronto  under  conditions  that  pro- 
mise to  revolutionize  the  trade. 
"  I  am  not  at  liberty  to  give  you  the  name 
of  the  firm  interested,"  said  Hardware's 
informant,  "but  a  house  here  has  made 
arrangements  to  bring  turpentine  into  To- 
ronto in  tank  cars.  This  is  quite  an  innova- 
tion and  promises  to  revolutionize  the  trade 
here.  The  first  carload  is  on  the  way  and 
will  be  here  in  a  few  days.  Benefit,  I  have 
no  doubt,  will  result  to  the  users  of  turpen- 
tine. In  the  first  place  leakage  will  be  ob- 
viated. Heretofore  the  loss  from  this  cause 
has  been  probably  about  10  per  cent.,  taking 
it  all  the  year  round.  The  house  bringing  in 
the  oil  in  this  way  has  a  siding  into  which 
the  car  will  be  run.  Then  by  means  of  a 
rubber  hose  the  oil  will  be  run  from  the 
tank  on  the  car  into  the  tank  in  the  ware- 
house, occupying  probably  half  an  hour  in 


HIGHEST  AWARD  at  the  WORLD'S  FAIR 
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The  Christy  Knife  Co. 


30  Wellington  St.  East 

Toronto 


doing  so. '  From  this  tank  the  oil  will  be 
taken  in  barrels  just  as  it  is  wanted.  It  will 
be  sold  by  gallon  by  actual  measurement. 

"By  bringing  in  the  turpentine  in  this 
way  the  importation  of  the  article  in  barrels 
will  be  practically  discarded,  as  the  frieght 
itself  in  tank  cars  will  make  considerable 
difference  in  the  cost  against  bringing  it  in 
barrels." 

"Was  the  experiment  ever  tried  before?'' 
"Yes,  once  or  twice,  but  it  did  not  prove 
successful.  You  see  they  had  to  take  back 
the  cars  empty.  But  now,  the  car  after  it 
leaves  here  will  go  to  Buffalo,  where  it  will 
be  loaded  with  petroleum  for  the  South." 


GOOD  RATING     BAD  PAY. 

IRON  AGE  has  the  following  from  an 
Ohio  jobber: 
"  I  have  been  much  interested  in  the 
papers  read  before  the  Southern  Hardware 
Association,  as  given  in  the  Iron  Age  of 
June  14,  and  particularly  so  with  those  on 
credits.  My  mail  to-day  closes  up  a  trans- 
action that  will  emphasize  Mr.  Dudley's 
statement  that  our  customers  are  not  edu- 
cated to  understand  that  their  b  lis  are  a 
contract  and  payment  should  be  made 
promptly  upon  maturity. 

"  But  to  my  story. 

"  Last  November  we  sold  the  firm  of 
Smith  &  Jones,  in  northern  Ohio,  a  small 
bill  of  gcods  upon  60  days'  time.  The  60 
days  were  up  on  January  20,  1894.  Not 
hearing  from  them  by  Febru  >ry  1  we  sent  a 
statement.  No  attention  was  paid  to  that, 
so  sent  another  on  March  I. 

"  Bear  in  mind  that  the  concern  is  well 
rated  and  in  good  standing  vvi  h  everyone. 
April  1  we  added  interest  to  the  account 
and  said  if  not  heard  from  we  would  draw 
for  the  balance  due. 

"  No  notice  was  taken  of  this,  so  upon 
April  20  we  made  draft  for  amount  due,  in- 
cluding interest  at  6  per  cent,  from  January 
20.  We  sent  this  direct  to  the  bank  in 
Smith  &  Jones'  own  town,  and  had  heard 
nothing  from  it  by  May  1.  We  then  drop- 
ped the  bank  a  card,  and  June  6  received 
back  our  draft  with  memorandum  on  back, 
'  refused.' 

"  We  then  wrote  a  friend  in  that  town  for 
name  of  a  good  lawyer,  telling  him  why  we 
wanted  it.  We  knew  that  he  was  also  a 
friend  of  Smith  &  Jones,  and  he  did  what 
we  expected  him  to  do.  He  sent  us  a  law- 
yer's name,  but  said  he  had  spoken  to  S.  & 


J.  about  our  account,  and  they  would  pay 
our  draft  if  the  interest  was  left  out  and  no 
exchange  charged. 

"We  concluded  that  this  was  the  cheap- 
est way  out  of  the  trouble,  and  made  a  draft 
for  the  exact  face  of  last  November's  bill, 
and  sent  that  to  the  local  bank  May  25. 
The  amount  of  this,  less  1  per  cent,  fcr  col- 
lection, came  back  to  us  fune  14,  close  upon 
seven  months  from  the  date  of  the  bill  ! 

"  Of  course  they  cannot  buy  from  us  again 
except  for  cash  down,  but  what  of  that  ? 
They  (an  buy  all  the  goods  they  want,  for 
Dun  and  Bradstreet  both  give  them  good 
ratings.  And  if  we  sent  a  traveling  man  to 
see  them  he  would  apo  ogize  for  our  having 
been  so  '  cranky,'  and  take  another  order 
from  them." 


B.C.  TRADE  PROSPECTS. 

Touching  the  trade  prospects  of  British 
Columbia,  the  Vancouver  News  Advertiser 
says:  "We  cannot  regard  the  present  trade 
situation  in  the  province  as  showing  much 
improve  rent  over  the  position  two  months 
ago.  Compared  with  the  state  of  things  on 
the  coast  to  the  south  of  us,  we  may,  how- 
ever, congratulate  outselves.  The  serious 
labor  troubles  and  disturbances  which  are 
paralyzing  trade  throughout  the  United 
States  fortunately  do  not  here  intensify  the 
generally  deprssed  state  of  business.  Brit- 
ish Columbia  is  als  >  fortunate  in  having 
more  diversity  in  her  industries  than  is  the 
case  in  some  other  provinces.  It  i-  to  be 
hoped  that  the  salmon  canning  industry  will 
be  up  to  expectation,  as,  although  prices  for 
the  article  in  Europe  are  low,  a  good  pack 
means  a  good  deal  of  money  put  in  circula- 
tion in  the  lower  region  of  the  province.  It 
appea'S  now  as  if  the  harvest  will,  in  some 
parts  of  the  province,  be  better  than  was 
anticipated.  The  lumber  trade  still  con- 
tinues dull  and  depressed.  The  outlook  for 
the  mining  industry  is  better,  especially  in 
the  Cariboo  district,  where  much  interest  is 
centred  m  the  operations  of  several  com- 
panies engaged  in  opening  out  large  hydrau- 
lic works.  On  the  whole,  it  may  be  hoped 
that  trade  generally  will  continue,  at  least 
moderately  good,  and  that  the*  gradual 
change  towards  an  improvement  in  all 
branches  of  business,  which  appears  now 
to  be  takng  place,  may  shortly  become 
more  apparent  and  positive." 


One  of  the  {ew  branches  of  Birmingham 
industry  which  ate  unaffected  by  the  rapid 
changes  and  new  developments  of  the  age, 
is  the  pewter  trade.  Pewter  consists  of  95 
parts  tin,  4  parts  copper,  and  1  part  anti- 
mony. The  staple  articles  are  as  they  were 
a  century  ago,  ale  and  wine  measures, 
tankards  and  drinking  cups,  the  most  sale- 
able shapes  being  identical  with  those  im- 
mortalized in  the  pictures  of  Hogarth. 
Pewter  inkpots  for  school  and  office  use 
and  a  pewter  teapot  known  in  the  trade  as 
the  "  Dutch  "  pattern  retains  its  hold  upon 
the  market  as  tenaciously  as  it  did  seventy 
or  eighty  years  ago.— Ironmongery. 
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APPLE  PARERS. 

THE  apple  paring  season  will  soon  be 
on,  and  it  is  time  the  retail  trade  was 
looking  around  for  their  supply  of 
parers.  The  accompanying  cuts  illustrate 
two  parers  that  M.  &  L.  Samuel,  Benjamin 
&  Co  are  the  agents  in  Toronto  for.  The 
"  Rocking  Table,"  the  firm  chims   to  be  the 


whenever  that  fact  is  discovered,  replace  it 
at  once  with  a  new  one  ;  if  busy  with  a  cus- 
tomer, jot  it  down,  and  as  soon  as  through 
attend  to  it.  Now  tight  here  is  where  the 
reliability  of  the  assistant  comes  in.  If 
careful  and  attentive  to  his  business,  a  miss- 
ing tag  will  be  replaced  or  an  imperfect 
mark  will  be  restored,  and  so  on  as  the  case 


Rocking  Table. 


best  parer  it  ever  handled.  Theie  is  an 
imitation  on  the  market,  but  it  is  distinguish- 
able from  the  "Rocking  Table"  from  the 
fact  that  it  has  no  push-off  attachmem.  The 
"  Little  Star  "  is  a  paier,  corer  and  slicer, 
with  push-off  attachment.  One  feature 
claimed  for  this  p  irer  is  that  it  is  the  only 
machine  so  constructed  that  parings  and 
juice  cannot  f.ill  upon  it.  Another  is  that 
the  paring  kni'e  always  faces  the  fruit  when 
brought  against  it.  "  In  our  opinion  this  is 
the  best  family  machine  in  the  market,"  say 
the  firm.  

SYSTEM   IN    A   HARDWARE  SHOP. 

The  hardwareman  who  carries  a  stock  of 
from  ,£1,000  to  ,£2,000  cannot  possibly  at- 
tend to  all  the  details  of  business  himself, 
says  an  English  paper.  A  young,  strong, 
healthy  man  between  30  and  40  years  old 
may  do  it  for  a  few  yeais,  but  the  constant 
strain  will  tell,  and  he  will  begin  to  feel  it  at 
a  time,  perhaps,  when  he  requires  his  best 
judgment  to  carry  him  through  a  crisis  or 
the  sharp  competition  which  he  findshimself 
obliged  to  encounter.  Hence  he  must  have 
help  at  the  outset,  and  the  more  competent, 
trustworthy  and  reliable  it  is,  the  easier  will 
be  his  responsibilities.  Have  everything 
plainly  marked,  with  the  cost  in  cypher,  and 
the  selling  price  in  fgures,  either  on  the 
article  itself  or  with  a  tag,  according  to  the 
nature  of  the  goods.  Frequent  inspection 
is  necessary  in  a  country  town,  where  tags 
are  liable  to  be   pulled   off  and   lost,  and 


may  be.  This  constant  inspection  is  the 
more  n^ce^s^ry  in  a  shop  carrying  a  limi'ed 
stock  of  goods,  as  there  is  usual!y  only  one 
salesman,  and  his  time,  when  not  occupied 
with  customers,  should  be  used  invoking 
over  the  stock.     To  do   this  properly,    the 


A  NEW  SHELL. 

THERE  is  reason  to  believe  that  Shef- 
field makers  are  in  possession  of  the 
secret  of  construction  of  the  new  Rus- 
sian shell  that  has  given  such  remarkable 
result  against  the  Harveyed  plates  at  Ochta, 
near  S\  Petersburg,  writes  Vulcan,  in  Iron- 
monger. In  order  to  show  their  confidence 
in  the  fact  that  they  have  a  knowledge  of 
the  process  of  manuracture  of  the  new  pro- 
jectile, Thomas  Firth  &Sons,  Limited,  wrote 
more  than  a  week  ago  to  the  War  Office  and 
Admiralty  officials  offering  to  supply  them 
with  some  of  these  shells  in  ten  or  fourteen 
days  if  they  would  undertake  to  have  them 
fired.  As  yet  they  have  received  no  definite 
reply  respecting  the  offer,  but,  as  the  matter 
is  one  of  extreme  importance  in  view  of  the 
large  amount  ot  armor-plate  work  ordered 
by  the  Government,  the  trial  cannot  be  long 
deferred.  Whether  theimprovement  shown 
in  the  manufacture  of  projectiles  will  neces- 
sitate the  strengthening  of  the  armor  for 
the  war  vessels  in  process  of  construction  is 
a  matter  for  the  consideration  of  the  Admir- 
alty. It  may  be  mentioned  heie  that  before 
the  Harveyed  system  was  introduced  a  10- 
mch  plate  was  necessaiy  to  keep  out  a6-inch 
shell.  Since  the  new  process  ot  armor- 
plating  has  been  adopted,  a  6-inch  plate  has 
sufficed  to  keep  out  the  shell.  Now,  how- 
ever, that  the  6-inch  Russian  shell  has  easily 
penetrated  a  6-inch  armour-plate  there  will 
doubtless  be  an  increase  in  the  thickness  of 
th;  Harveyed  armour.  A  numbt  r  of  experi- 
ments will  shortly  be  m  ide  with  shells 
manufactured  bv  the  Hadfield  Foundry  Co. 
and  other  Sheffield  firms,  in  order  to  see 
which  will  show  the  best  result.  The 
American  authorities  expect  a  6-inch  pro- 
jectile to  penetrate  an  8-inch  plate,  whereas 
the  British  Government  expect  a  6-inch 
shell  to  yo  through  a  9-inch  plate.  The 
H  idfield  Foundry  Company's  shell  recently 
passed  completely  through  a  9  inch  steel 
p'ate,  and  was  found  to  have  been  uninjured. 


1  1  1  1  1    Star. 


work  must  be  systematized,  a  certain  section 
of  the  shelf  goods  one  day,  then  another,  and 
so  on  each  day  until  completed.  Then  at- 
tention will  be  required  at  the  steel  goods, 
etc.  A  competent  salesman  will  thus  enable 
the  proprietor  of  the  shop  to  devote  more 
time  to  his  books,  etc. 


The  Bethlehem  Company  in  America  have 
recently  erected  a  10,000-ton  press,  the 
largest  piece  of  machinery  of  its  kind  in  the 
world,  which  is  to  be  used  for  the  forging  of 
armor-plates.  A  somewhat  similar  press 
will  shortly  be  erected  by  John  Brown  & 
Co.,  Limited,  so  that  Sheffield  will  not  long 
be  behind  in  the  race  for  supremacy. 
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MAKING  PUTTY. 

PURE  putty  is  made  of  whiting  and  lin 
seed  oil.  Whiting  is  made  of  chalk 
which  is  imported  from  England  and 
ground  in  this  country.  Barytes,  mixed 
with  the  whiting,  is  used  as  an  adulterant  of 
putty,  and  cottonseed  oil  is  mixed  with  the 
linseed  oil,  says  a  writer  in  the  New  York 
Sun.  Cottonseed  oil  is  cheaper,  and  a  slower 
dryer  than  linseed  ;  its  use  is  advantageous 
to  small  consumers,  as  putty  mixed  with  part 
cottonseed  oil  keeps  in  order  longer.  Lin- 
seed oil  putty  is  used  more  by  decorators 
and  painters  and  other  large  consumers  who 
use  up  putty  quickly.  Putty  sells  at  whole- 
sale at  from  \%  to  2  cents  a  pound.  It  is 
put  up  for  the  trade  in  barrels  of  800  pounds, 
kegs  of  300  pounds,  tubs  of  100  to  1 10 
pounds,  in  cans  of  1  to  100  pounds,  and  111 
bladders  ;  it  keeps  best  in  bladders,  and  the 
bulk  of  the  putty  exported  goes  in  that  form. 
Putty  made  in  the  Eastern  cities  ot  the 
United  States  is  sold  on  the  Atlantic  sea- 
board and  in  the  South,  but  not  much  East- 
ern putty  is  sold  in  the  West,  for  there  are 
putty  factories  in  the  Northern  and  Western 
cities.  We  export  putty  to  Canada,  Mexico, 
the  West  Indies,  South  America  and  the 
Sandwich  Islands.  Manufacturers  make 
colored  putties  to  order,  and  white,  brown, 
and  black  putties  are  kept  in  stock.  Putty 
has  a  variety  of  uses  besides  those  already 
mentioned,  and  the  very  familiar  one  is  set- 
ting glass.  Brown  putty  is  used  to  point 
brownstone  buildings,  and  putty  is  some- 
times used  in  pointing  up  Drick  buildings. 
Black  putty  is  used  in  stove  foundries. 
Plumbers  use  putty.  Sometimes  scene 
painters  reduce  it  and  put  it  on  canvas  to 
paint  over.  There  are  three  or  four  putty 
manufactories  in  New  York  and  more  in 
Brooklyn.  A  single  firm  of  manufacturers 
in  this  city  has  sold  more  than  17,000  tons 
in  a  year.  These  seem  like  large  figures, 
but  they  are  less  surprising  from  the  fact 
that  there  are  few  articles  of  more  common 
use. 


WELL-INFORMED  YOUNG  MEN. 

ONE  of  the  best  salesmen  that  I  ever 
met,  says  a  writer  in  N.  Y.  Hard- 
ware, was  one  who  always  carried 
an  educational  book  in  his  gripsack  ;  when 
he  had  to  wait  for  a  delayed  train  or  had  an 
hour  to  spare  at  the  hotel,  he  had  his  book 
in  his  hand.  I  found  him  a  pleasant  com- 
panion and  so  did  his  customers.  He  was 
respected  and  liked  by  all  who  knew  him 
and  deserved  the  success  that  came  to  him 
later.  He  was  a  well-informed  man  :  inter- 
ested in  everything  worth  a  man's  thought, 
with  no  time  to  waste  over  billiards  or  bar- 
rooms or  worse  things,  writes  Wm.  H. 
Maher.  One  of  the  high  salaried  men  that 
called  on  me  from  NewYork  had  the  faculty 
of  picking  up  the  latest  story  and  repeating 
it  to  perfection.  He  was  equal  to  many 
men  on  the  stage.  But  if  I  asked  for  specific 


The  Houghton 
Patent  Key 
Lock  Wrench 


Combines  strength,  simplicity  and  durability,  and  is  unequalled  for  ease  and   rapidity  of  adjust- 
Manutactured  in  all  sizes  by  THE  PARTS  TOOL,  MFG.  CO  ,  LTD.,  PARIS,  ONT. 


THOROLD 
CEMENT 


Our  Thorold  Cement,  sometimes  called 
Water  Lime,  is  the  best  and  cheapest  for  all 
Kinds  of  Mason  work. 

It  is  used  by  the  leading  Builders  and  Contractors 
for  building  Foundation  Walls,  Cisterns,  Sewers, 
Cellar  Floors,  Bridge  Piers  and  Abutments,  and 
for  Concrete  work. 


Should  be 
kept  in 
stock  by  all 
Hardware 
Merchants 


Mr.  M.  Gilbert,  Blenheim,  Ont,,  says:  "  1  have 
been  using  more  or  less  cement  for  the  last 
40  years,  and  consider  Thorold  Cement  equal  to 
any,  if  not  the  best  I  have  used  so  far." — May  29, 


1893. 


Manufactured  at  Thorold,  Ont.,  by  the  sons  of 
the  late  John  Battle,  under  the  title  of 

Estate  of  John  Battle 


information  about  an  article  in  his  line  he 
could  not  give  it  ;  he  had  the  sample  and 
there  was  the  price  ;  he  could  tell  a  good 
story  and  was  free  in  paying  for  refresh- 
ments, if  you  would  have  them,  but  beyond 
this  he  had  nothing.  I  was  not  surprised 
when  his  employer  told  me  that  he  would  be 
allowed  to  resign  at  the  end  of  the  year. 
Said  he  :  "  He  sells  less  each  trip.  Every- 
body likes  him  and  speaks  well  of  him,  but 
each  time  they  see  him  they  buy  less  of 
him."  I  thought  I  understood  the  reason. 
Stones  are  good  in  their  way  ;  cigars  and 
wine  influence  some,  but,  after  all,  men 
think  "  business  is  business,"  and  they  want 
to  buy  of  a  man  who  understands  his  goods 
from  A  to  Z.  It  is  for  this  reason  that  mer- 
chants are  looking  around  either  for  well- 
informed  clerks,  or  for  those  of  such  frame 
of  mind  that  they  will  inform  themselves  as 
they  grow  in  the  business.  If  the  desire  is 
there  the  rest  will  follow.  Twenty-five  years 
ago  a  young  man  worked  in  a  stove  store 
next  door  to  me.  He  worked  hard,  too,  for 
he  had  to  run  stovesout  andin,  blackstoves, 
set  them  up,  and  do  anything  and  everything 
needed  to  be  done.  Shops  in  those  days 
kept  open  till  eight  o'clock  every  evening, 
and  were  opened  early  in  the  morning.  But 
this  young  man  found  time  to  study  up 
everything  connected  with  stoves  and  tin. 
By  and  by,  with  a  very  few  hundred  dollars 
and  some  credit,  he  opened  a  shop  to  make 
tin  cans,  and  to  day  he  is  at  the  head  of  the 
largest  factory  of  this  kind  in  all  the  world. 
He  read  and  studied  "  with  a  view  to  being 
well  informed,"  and  his  information  became 
valuable  capital.  The  young  man  of  to-day 
should  take  courage  and  press  on  in  the 
same  direction.  Well-informed  men  are 
needed,  always  will  be  needed,  and  will  al- 
ways get  to  the  top. 


THE  FIRST  STRIKE  ON  RECORD. 

Livy,  in  his  famous  book,  "The  Annals," 
relates  in  the  following  suggestive  words  the 
story  of  a  singular  strike  which  occutred  in 
Rome  in  the  year  300  B.  C,  and  was  proba- 
bly the  first  strike  ever  known  . 

That  year  occurred  an  event  little  worthy 
of  being  related,  and  which  I  wouJd  pass  in 
silence  had  it  not  appeared  as  involving  re- 
ligion. The  flute  players,  dissatisfied  be- 
cause the  latest  censors  had  forbidden  them 
to  take  part  at  the  banquet  in  Jupitet's 
Temple,  according  to  the  ancient  custom, 
withdrew,  every  one  of  them,  to  Tibur,  so 
that  nobody  was  left  at  Rome  to  play  during 
the  sacrifices.  This  incident  shocked  the 
religious  sentiment  of  the  Senate,  and  the 
Senators  sent  messengers  to  invite  the  in- 
habitants of  Tibur  to  make  every  effort  in 
order  that  the  players  should  be  restored  10 
the  Romans.  The  Tiburtines,  having  pro- 
mised not  to  neglect  anything  necessary  for 
that  purpose,  caused  the  flute  players  to 
come  to  the  place  where  thp  Senate  met  and 
exhorted  them  to  go  back  to  Rome.  Seeing 
that  they  could  not  prevail  upon  them  to  do 
so,  they  employed  a  stratagem  in  keeping 
with  their  character.  On  a  day  of  festival, 
under  the  pretext  that  music  would  increase 
the  joy  of  the  feast,  every  citizen  invited  the 
flute  players  individually  to  his  house,  and 
wine,  ot  which  people  of  that  profession  are 
usually  fond,  was  given  to  them  in  such 
quantities  that  they  fell  into  a  deep  sleep. 
They  were  then  thrown  into  wagons 
and  transported  to  Rome.  They  only  be- 
came aware  of  what  had  happened  on  the 
day  after,  when  dawn  surprised  them  laying 
on  the  carts,  which  had  been  left  in  the 
forum.  A  large  crowd  had  assembled,  and 
they  were  induced  to  promise  that  they 
would  remain  at  Rome.  The  right  of  at- 
tending the  banquets  was  restored  to  these 
flute  players. 
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DETERMINING  IRONS  TOUGHNESS. 

Prof  J.  B  Johnson,  of  Washington,  has 
recently  given  some  advice  to  iron  founders 
on  the  method  and  importance  of  deter- 
mining accurately  the  toughness  of  the  cast 
iron  they  turn  out.  The  scientific  term  of 
toughness  is  resilience  and  it  is  the  property 
of  the  material  which  enables  it  to  resist  a 
blow.  It  is  estimated  numerically  by  multi- 
plying the  load  required  at  the  centre  of  a 
bar  of  iron  in  order  to  break  it,  by  the 
deflection  of  the  bar   when  rupture   occurs, 


and  dividing  the  product  by  twice  the  weight 
of  the  beam  in  pounds.  The  result  should 
not  be  less  than  20  and  may  be  as  high  as  50 
for  the  best  quality  of  refined  cast  iron. 
The  bar  should  be  supported  very  near  its 
ends  and  it  is  necessary  to  measure  the  de- 
flection ?ccurately,  which  is  done  by  means 
of  cross-breaking  testing  machines.  Prof. 
Johnson  advises  every  foundry  undertaking 
to  turn  out  a  high-grade  iron  to  use  one  of 
these  machines,  by  which  the  strength  as 
well  as  the  resilience  of  a  given  sample  bar 


can  be  determined  by  one  test.  If  a  manu- 
facturer would  carefully  attend  to  the  tests 
for  resilience  and  compare  his  results  with 
his  mixtures,  the  professor  says  he  would 
never  again  consent  to  grope  in  the  dark  in 
regard  to  the  qualities  of  his  product.  The 
work  can  be  done  by  a  clerk  or  a  workman 
at  a  trifling  cost,  and  if  the  composition 
of  each  mixture  and  the  results  obtained  by 
testing  it  are  carefully  recorded,  a  stock  of 
information  will  be  accumulated  which  will 
form  a  valuable  asset. 


(^larkson 
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PRICE,  50  CENTS  (Half  Price) 

Buying",  Handling  and  Selling  of  Tea 

Being   the    experience   of    the    most 
prominent  and  successful  merchants. 

PRICE,    25    CENTS. 

Pitfalls  of  the  Dry  Goods  Trade 

This  is  another  batch  of  Prize  Essays 
fall  of  valuable  information. 

PRICE,   10  CENTS 

Sent,  postpaid,  on  receipt  of  price. 


THE  CANADIAN  GROCER 

TORONTO. 
THE 

Best  Dpsetter 

A  Poor  Upsetter  meaDs  to  the  black- 
smith who  buys  ojOOEAf^  it  money  thrown 
away.  In  the^^^i^long  run  it  don't 
pay  a  merchant  ,c/\tl^>  to  handle  goods 
that  are  not  sat-  ^G/^j^P  isfactory  to  his 
customers.  Jardme's  Patent  Tire  Upsetter 
is  reliable  and  durable,  and  moderate  in 
price. 


A.  B.  JARDINE  &  GO. 

Manufacturers  Blacksmiths'  Tools 
HESPELER,  ONT. 


SS.  SMOKELESS  POWDER 


Is  the  best;  it  does 
not  contain  anynitro 
glycerine,  and  is  not 

affected  by  the  heat  or  cold.  It  is  made  by  the  Smokeless  Powder  Company,  Limited, 
Dashwood  House,  New  Broad  Street,  London,  E.  C.  Works,  "  Barwick  Herts."  It 
is  used  by  sportsmen  all  over  the  Dominion.  One  firm  in  New  York  have  purchased 
forty  tons  within  the  last      —    •    -mm-w^rm     -r*.    a    »-»  w    wmv*v      *•        ^  >-v 

Aso k  JAMES  DARLING  &  CO. 


kept  at  Montreal. 


Send  for  Price  List. 


429  Board  of  Trade  Building 

MONTREAL,  Agentg. 


Remember... 


That  having  greatly  increased 
our  capacity  for  making 


CALCINED  PLASTER 

We  can  fill  all  orders  promptly.  We  can  quote  lower  prices  to  all  points  West 
of  Toronto  than  any  dealers  or  manufacturers  in  Canada.  Dealers  who  have 
limited  storage  room  can  buy  from  11  j  in  80  birrel  cars  or  10  birrel  lots  if  they 
so  desire.     We  are  the  only  manufacturers  of  Calcined  Plaster  in  Ontario. 

GREY  AND  WHITE  PLASTER 


Always  on  hand  in  car  lots, 


New  Novelties  In  preparation 
for  Alabastlne  Dealers. 


THE   ALABASTINE   CO.,    Limited, 

PARIS,   ONT. 


TRADE    MARK. 


BUCK 
DIAMOND 


FILE 
WORKS 


21  to  43  Richmond  St.,  Philadelphia,  Pa. 

MANUFACTURERS  OF 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  Lightning  Sawfiles. 

AND 

EVERY   OTHER    DESCRIPTION    OF  SAW  FILES. 
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BUSINESS  CHANGES. 

DIFFICULTIES,  ASSIGNMENTS,COMPROMISES. 

J    J.  KELLY,  general   merchant,  Acton, 
has  assigned  to  Henry  Barber  &  Co., 
•    with  liabilities  amounting   to   $1,800. 

T.  Sylvestre,  a  Montreal  grocer,  has  as- 
signed to  Beladeau  &  Renaud. 

Rolet  Cox,  general  merchant,  Kingsport, 
N.S.,  has  assigned. 

E.  C.  Gooden  &  Co.,  general  merchants, 
BaieVerte,  N.B.,  has  suspended. 

G.  W.  Laggie,  foundry,  New  Westminster, 
has  assigned. 

The  estate  of  W.  Petch,  blacksmith,  Cross- 
hill,  has  assigned  to  Moses  Springer. 

L.  M.  Jocks,  general  merchant,  Caugh- 
nawaga,  Que.,  is  offering  to  compromise  at 
25c.  on  the  dollar  cash. 

Dougall  &  Lawton,  wholesale  lamp  goods, 
Montreal,  have  called  a  meeting  of  their 
creditors. 

Mrs.  Arpin,  general  merchant,  Lanoraie, 
Que.,  is  offering  to  compromise  at  40c.  on 
the  dollar. 

Geo.  Hutchinson  &  Sons,  general  mer- 
chants, Alliston,  have  assigned  to  Henry 
Barber  &  Co. 

Stevens  &  Burns,  machinists  and  manu- 
facturers of  agricultural  implements,  Lon- 
don, have  assigned.  This  firm  has  been  in 
business  for  a  number  of  years,  and  until 
recently  have  enjoyed  good  credit.  They 
are  rated  at  $40,030  to  $50,000.  The  liabili- 
ties are  placed  at  $100,000.  The  assignment 
was  made  to  Alfred  Robinson,  of  London. 
CHANGES. 

Fred.  Goebel,  general  merchant,  New 
Hamburg,  Ont.,  has  been  succeeded  by  J. 
K.  Bricker. 

A.  and  O.  Desjardins  have  been  registered 
proprietors  of  the  firm  of  A.  Desjardins  & 
Co.,  plumbers  and  tobacco  merchants, 
Montreal. 

The  property  of  the  Edison  Electric  Light 
and  Power  Co.,  Sydney,  N.S.,has  been  trans- 
ferred to  the  Sydney  Gis  and  Electric  Light 
and'Power  Co.,  Ltd. 

SALES   MADE   AND   PENDING. 

The  Halifax  Shovel  Co.,  Ltd.,  has  sold  out 
to  E.  L.  Fenerty. 

T.  L.  Bray,  general  merchant,  Wolseley, 
is  reported  to  be  selling  out  to  D.  Des- 
bresay. 

The  crockery  stock  of  Geo.  Eadie,  Mon- 
treal, has  been  sold  at  39c.  on  the  dollar. 

D.  Longtin,  general  merchant,  St.  Phil- 
lippe  la  Prairie  ;  stock  sold  at  44c.  on  the 
dollar. 

The  stock  of  J.  F.  Allen  &  Co.,  general 
merchant-;,  Copleston.has  been  sold.  It  was 
invoiced  at  $1,209.59,  and  was  purchased  by 
H.  J.  Allen,  of  Marthaville,  at  45c.  on  the 
dollar. 

PARTNERSHIPS    FORMED    AND     DISSOLVED. 

Archiba'd  &  Crowe,  general  merchants, 
Lower  Stewiacke,  N  S.,  have  dissolved. 

A.  Duquette  and  Paul  Harpin  have  regis- 
tered to  carry   on  business   as   partners  in 


Montreal  under  the  style  of  Duquette  & 
Harpin. 

W.  T.  Archibald,  general  merchant,  Truro, 
N.S.,  has  admitted  }.  A.  Dickson  as  partner; 
style,  W.  T.  Archibald  &  Co. 

A  new  firm  of  painters,  Joubert  &  Nor- 
mandin,  has  been  registered  in  Montreal  by 
B.  Joubert  and  A.  Normandin. 

FIRES. 

John  Morrison  &  Co ,  saw  mills,  Petit 
Rocher,  N.B.,  have  been  burned  out. 

The  saw  mill  of  W.  B.  Kelly,  lumber,  etc., 
Bridgenorth,  has  been  burned. 

The  Canadian  Oil  Co., of  Samia,  has  been 
partly  burned  out. 

H.  Laundry,  general  merchant,  Tweed, 
has  been  burned  out. 

Joseph  Latour,  blacksmith  and  hotel, 
Point  Gatineau,  Que.,  has  been  burned  out. 

J.  M.  Robertson,  hardware  merchant, 
Tweed,  has  been  burned  out. 

Barber  Bros.,  blacksmiths,  and  Samuel 
Bogg,  wagonmaker,  Alton,  have  been  burned 
out. 

Henry  Hordman,  carnage  maker  and 
blacksmith,  and  P.  R.  Rumball,  stoves  and 
tinware,  Harrow,  have  been  burned  out. 


A  GUN  WORKED  BY  LIQUID  GAS. 

Paul  Giffard,  of  injector  fame,  says  an  ex- 
change, devised  some  three  years  ago  in 
France  a  gun  in  which  the  medium  propul- 
sion was  liquified  carbolic  acid  gas.  The 
gun  has  been  introduced  into  England,  and 
its  manufacture  has  been  begun,  the  original 
pattern  having  been  much  altered  and  sim- 
plified in  detail,  the  principle,  however,  re- 
maining the  same.  The  new  gun  is  3  feet 
9  inches  in  length,  with  a  hexagonal  tiie 
barrel,  having  a  .295-inch  bore,  and  weigh- 
ing 6  pounds.  The  liquified  gas  is  con- 
tained at  a  pressure  of  two  tons  per  square 
inch  in  a  tubular  reservoir  9  inches  in  length, 
fixed  under  and  in  a  line  with  the  barrel  of 
the  gun,  the  combination  producing  a  very 
handy  and  well  balanced  weapon.  In  charg- 
ing the  gun  a  lever  which  forms  the  trigger 
guard  is  lowered  ;  this  opens  a  chamber  for 
the  insertion  of  a  conical  bullet,  cocks  the 
gun,  moves  an  indicator  which  shows  the 
charges  expended,  and  jbces  the  gun  at 
"safe."  When  the  lever  is  returned  to  its 
normal  position  the  bullet  chamber  is  closed, 
and  the  bullet  placed  in  line  with  the  barrel. 
The  safety  catch  is  released  by  the  thumb, 
and  when  the  trigger  is  pulled  the  tumbler 
strikes  a  dlsihirgir.g  pin.  This  actuates  the 
valve  of  the  reservoir,  which  it  momentarily 
opens,  causing  the  emission  of  a  charge  of 
gas.  The  gas  expands  in  the  bullet  cham- 
ber and  drives  the  projectile  before  it  through 
the  barrel.  It  is  claimed  for  this  gun  that 
it  is  practically  noiseless  and  entirely  smoke- 
less, has  little  or  no  recoil  and  does  not  foul. 
Thit  it  possesses  these  and  other  advan- 
tages was  demonstrated  at  a  series  of  tnah 
which  took  place  recently  in  Nottingham. 


SITUATIONS  VACANT. 


HARDWARE  CLERKS-INCREASE  YOUR  IN- 
COME by  showing  The  Hardware  Dealer's  Maga- 
zine to  your  local  hardware  merchants  and  manufac- 
turers. Subscription  $1.00  a  year.  Liberal  commission. 
For  sample  copy,  terms,  etc.,  address  D.  T.  Mallett, 
Publisher,  78  Reade  St  ,  N.Y. 


Ontario  Nut  Work,  Pans 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of   Hot    Pressed 
Nuts,  Square  and  Hexagon 


Roofing  aod  Building  Papei 

Tarred    Felt, 
Dry  and  Tarred  Sheeting 

Building  Paper, 
2  and  3  Ply  Ready  Roofing, 
Pitch,  etc., 

In  stock  here  for  the  convenience  of  the  Trade. 

Alex.  McArthur  &  Co.,  Montreal 


H.  D.  SIMMONS  &  CO.,  &££»*. 

85  York  Street,  TORONTO. 

TELEPHONE    2164. 


OUR  SALES  OF 


"DURHAM 


»   Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  other 
Try  it  and  be  convinced 


Sole  Consignees  for  Canada, 


MCRAE  &  CO.,  OTTAWA 

LIQUID 
GLUE 

S  4E     BEST. 


THE  ART  METROPOLE,  Agents. 

131  Yonge  Street,  TORONTO. 

1879 ESTABLISHED 18  79 

Essex  Handle  and  Wood-Turning  Works 


Next  in  importance  to  the 

Axe,  comes  the  Handle. 
Our  shaved  pattern  is  pronounced  by  choppers  to  be 
just  right.  If  you  do  not  sell  them  it's  time  you  did, 
because  they  are  what  the  people  want  who  use  axes. 
If  you  do  not  get  them  from  your  wholesale  house  send 
direct  to 

GARDNER  BROS.  &  CO.. 

Manufacturers  all  kinds  of  Handles  and  Wood  Turning 
ESSEX,    ONT. 
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DowSWell  BRoS. 

HAMILTON,  ONTARIO 

MANUFACTURERS  OF 

Clothes  Wringers,  Mangles, 
Churns,  Washing  Machines, 
and  Household  Specialties 

Prices  are  low  but  you  will  find 
our  goods  first-class.  Send  for 
Catalogue 

Eastern  Agents 

».  L  HALDIMAND  4  SON,  -  Montreal 

Ramsays 

Pure  Lead 
Mixed  Paints 
Oil  Stains 
Varnishes 

ARE   AHEAD 


Calcined  Plaster.         Sewer  Pipes. 

Chimney  Linings  and  Tops. 

Mortar  Stains.  Fire  Bricks  and  Clay. 

Enamelled  Porcelain  Sinks. 

English  and  Belgian  Portland  Cements 

and  General  Builders' 
and  Contractors'  Supplies. 


W.  McNally  &  Co. 

MONTREAL. 

Pip,  Willis  &  Lawrence 

Limited. 

II  QUEEN  VICTORIA  ST.,    -    LONDON,  E.  C. 

Sole   makers  of  the 

"ALLIANCE" 

PRIZE  SPORTING  POWDER 

THE    TRADE    ONLY    SUPI'1,1  KI> 


STILL  ANOTHER  EVIL. 

THE  present  mode  of  drawing  contracts 
for  heating  work,  says  Metal  Worker, 
entails  anothei  disability  upon  heat- 
ing contractors,  which  is  felt  by  the  entire 
trade.  The  gu  irantee  to  heat  a  building  to 
70°  F.  in  zero  weather  affords  an  excuse  for 
postponing  final  paymens  which  is  seized 
upon  by  many  owners  with  a  readiness 
affording  a  good  example  of  human  selfish- 
ness. No  matter  how  responsible  the  house 
may  be  th  it  has  executed  the  work,  no  mat- 
ter how  strongly  it  may  be  urged  that  the 
guarantee  they  have  given  legally  binds 
them  to  supply  any  deficiency,  should  there 
prove  to  be  a  deficiency,  these  statements 
are  met  by  the  answer  :  "  I  do  not  yet  know 
that  you  have  done  what  you  agreed  to  do," 
and  on  this  ground  payment  is  withheld. 
Perhaps  this  is  the  worst  feature  of  the 
whole  business,  since  contractors  of  repute 
are  always  ready  to  make  good  theirguaran- 
tees  whether  they  have  received  full  pay  for 
their  work  or  not.  Heating  contractors 
should  be  paid  as  promptly  as  other  con- 
tractors, and  contracts  should  be  so  drawn 
as  to  afford  no  excuse  for  withholding  pay- 
ments, as  is  now  done,  because  of  delay  in 
the  coming  of  weather  cold  enough  to  test 
the  capacity  of  the  apparatus.  It  is  weil 
that  the  trade  has  reached  the  conclusion 
that  the  ordinary  forms  in  which  heat.ng 
contracts  are  drawn  should  be  changed  to 
remove  their  objectionable  features,  and  by 
unity  of  action  a  reform  can  be  effected. 


MINING  ENTERPRISE. 

Prospectors  who  have  been  locating  quartz 
leads  in  the  vicinity  of  Pine  Portage  and 
Big  Stone  Bay,  report  a  revival  of  interest  in 
the  many  valuable  mining  properties  situated 
on  the  Lake-of-the- Woods,  and  the  proba- 
bility of  a  large  amount  of  British  capital 
being  invested  in  some  of  the  most  promis- 
ing leads  in  the  near  future.  The  Sultana 
is  being  vigorously  developed,  the  main 
shaft  being  now  down  180  feet,  with  two 
levels  in  the  solid  vein  matter,  which  con- 
tinues to  hold  out  to  the  satisfaction  of  the 
owners.  A  drift  is  also  being  driven  into  the 
ledge  to  the  south-east  of  the  main  shaft, 
which  is  expected  to  crosscut  two  very  pro- 
mising veins,  one  of  which  is  a  recent  dis- 
covery. The  work  is  being  done  with  com- 
pressed air  drills,  and  employs  about  thirty 
men,  who  are  divided  into  night  and  day 
shifts,  so  that  the  work  is  continuous.  There 
is  a  movement  on  foot  at  Rat  Portage  among 
mine  owners  to  form  a  mining  exchange, 
where  the  various  properties  might  be  listed, 
affording  strangers  an  opportunity  of  getting 
correct  information  regarding  them,  as  full 
descriptions,  samples  of  ore,  result  of  assays, 
mill  tests,  etc.,  would  be  available.  The 
project,  if  carried  out,  will  prove  of  immense 
value  to  the  district,  as  the  exchange  would 
be  in  a  position  to  afford  correct  informa- 
tion, and  every  facility  to  parties  wishing  to 
invest  in  the  mines. 


ADAM   HOPE 
&  CO., 

Offer  for  Sale  HAMILTON 

"Koneer"iBd"S1088" 

PIG   IRON 

These  are  fine  foundry  irons,  being  strong 

and  large  scrap  carriers. 
Also  all  the  well-known 

Scotch  Brands, 

Broken  Car  Wheels, 
and  Railway  Cast  Scrap. 

Canada  Iron  Furnace  Co,,  Lid. 

Manufacturers  of 

CHARCOAL  PIG   IRON 

MONTREAL. 

brand  "C.  I.  F."  WE  MYERS 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO.  E.  DRUMMOND, 

Managing  Director  and  Treasurer 

BEWARE  OF  PIRATES 

Who  all  but  infringe  the  laws 
of  Copyright  and  mislead  the 

public  by  twisting  words, 


JOHN  LUCAS  &  CO.'S 

Imperial  French  Green 

IS  THE  ORIGINAL  AND  ONLY  RELIABLE 


ftorse  Glippers 

Gem  and  H.  Boker, 

FINEST  QUALITY 

New    Stock    Just    Arrived 


RICE  LEWIS  &SON,  Ltd. 

TORONTO,    ONT, 
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ARBENZ'S  RAZORS. 

THE  accompanying  cut  is  an  illustra- 
tion of  the  Arbenz  r^zor.  This  razor 
has  been  on  the  market  for  some 
time,  but  it  will  stand  a  further  introduction 
to  the  trade.  Those  who  are  competent  to 
judge  speak  highly  of  it.  The  blades  are 
made  of  the  best  English  steel  and  war- 
ranted, but  the  great  p  >int  of  merit  claimed 
for  Arbenz's  razors  is  that  they  never  re- 
quire grinding  and  need  but  little  stropping. 
The  razor  is  easily  adjusted.  By  partially 
lemoving  the  screw  at  the  back  of  the  blade, 
the  latter  drops  out,    thus    a'lowing  it  to  be 


scarf  pins,  picture  frames,  thimbles,  tea  ser- 
vices, dishes,  and  even  yacht  keels,  are 
manufactured  of  the  wonderful  aluminum, 
that  for  its  light  weight  and  the  fact  that  it 
does  not  tarnish  proves  it  in  many  instances 
vastly  more  useful  than  steel,  tin  or  silver. 
Because  it  is  so  abundant  it  will  become 
in  time  the  cheapest  of  metals.  Even  now 
one  can  buy  for  ten  cents  a  pretty  alumi- 
num thimble  that  dees  not  tarnish  and  will 
last  as  long  as  any  one  needs  it.  An  alu- 
minum kettle,  big  enough  to  boil  a  ham  in, 
can  be  lifted  on  and  off  a  stove  as  lightly  as 
a  tin  pan.  An  aluminum  teapot  never  needs 
polishing.  Wonderful,  is  it  not;  and  to 
think  ihat  a  hundred  years  ago  very  few 
persons  could  have  believed  that  such  a 
remarkable  substance  lay  n  the  common 
clay  under  their  feet. 


easily  cleaned.  However,  it  is  seldom 
necessary  to  remove  the  blade  except  when 
it  is  to  be  replaced  by  a  new  one.  The  in- 
terchangeable blades  are  adaptable  to  all 
hands,  being  made  light,  medium  or  heavy, 
and  they  are  so  compact  that  a  set  of  3,  6  or 
even  12  extra  blades  take  no  more  room  than 
one  ordinary  razor.  The  cost  of  renewing 
is  sma'l.  The  retail  price  of  one  adjustable 
blade  is  $1.50,  two  adjustable  blaJes  $1  80 
and  four  adjustable  blades  $2.20. 


A  NEW  METAL. 

WHAT  metal  is  four  times  lighter  in 
we:ght  than  silver,  but  ver/  n  arly 
as  brilliant  possessing,  indeed,  so 
little  weight  that  it  will  almost  float  on  the 
water;  so  abundant  that  it  is  found  in  com- 
mon clay  ;  so  sonorous  ihat  when  a  bar  of  it 
is  struck  it  rings  like  a  bell  ;  so  malleable 
and  ductile  that  it  may  be  rolled  into  the 
thi  ine  t  sheets  or  drawn  10  fine  wire,  and  so 
tenacious  that  when  beittn  in  the  cold  it 
becomes  nearly  a^>  hard  and  strong  as  iron  ? 
It  conducis  heat  aud  electricity  as  well  as 
silver,  but,  unlike  silver,  is  slow  to  tarnish 
or  corrode,  and  neither  miric  nor  muriatic 
acid  wili  affec.  it. 

Aluminum  or  aluminium  is  the  name  of 
this  wonderful  new  metal,  that  has  long  been 
known  to  exist  and  possess  all  the  valuable 
properties  mentioned  above,  but  that  no  one 
could  make  use  of,  owing  to  the  expense  of 
extracting  it  from  the  clay. 

A  German,  Woehler,  as  long  ago  as  1827 
used  to  procure  aluminum  from  clay  in  the 
form  of  powder  by  a  chemical  process,  and 
twenty-eight  years  later  a  Frenchman  learn- 
ed how  to  procure  it  in  larger  quantities,  but 
the  cost  of  extracting  it  was  $90  a  pound, 
much  too  expensive  to  be  of  any  use  to  any 
one.  Recently,  however,  by  the  means  of 
electricity  it  has  been  discovered  that  alu- 
minum canbe  readilyand  inexpensively  taken 
from  clay,  and  now  in  this  country  and  in 
Europe  all  manner  of  useful  and  ornamental 
objects  are  being  made  of  it.     Pots,  pans, 


ALLOTROPY  OF   METALS. 

IF  melted  su'phur  be  cooled  down  from  a 
temperature  of  300  degs.,the  temperature 
will  fall   continually  until   210   degs.   is 
reached  ;    there  will  then  be  an  evolution  of 
heat,  and   the   mass  will   continue   to  cool 
until  a  temperature  of  no  degs.  is  reached, 
when  there  will  be  another  evolution  of  heat. 
At  this  point    prismatic  crystals    will    form, 
but    these    prismatic  crystals    may  change 
spontaneously  into  octahedral  crystals,  and 
these   latter   are   soluble    in    bisulphide  of 
carbon,  while  the  prismatic  crystals  are  not. 
A  clear  case  is  thus  presented  of  the  connec- 
tion between  the  change  in  crystalline  struc- 
ture and   allotropy.     Further   than    this,    if 
the  sulphur  be  quenched  at  a  temperature 
of  over   210  degs.,   it  remains   plastic,  and 
stretches  like  india  rubber,  and  is,  moreover, 
only  partially  soluble  in   bisulphide  of  car- 
bon ;  but  what  is,  perhaps,  still  more  curious, 
if  this  plastic   sulphur  at   a  certain   stage  is 
stretched  beyond  the  limit  of  elasticity,  it 
passes  into  the  crystalline  variety,  which  is, 
of  course,  very  hard  in   comparison  with  the 
plastic  form  it  so  recently   possessed.     The 
question  of  the  allotropy  of  bodies  is  one  of 
the  most  interesting  in   the  whole  range  of 
natural   phenomena.     Allotropy  is  common 
in  non-metals,  and  as  it  proves  to  be  of  great 
industrial    importance,    should     not    every 
effort  be    made    to    trace    its   existence  in 
those    bodies    which    are     called    metals  ? 
This  many    observers,    including    Faraday 
and  Joule,  have    attempted    to    do.       Mr. 
Osmond  has  been  in  the  front  rank  of  such 
workers  ;    nevertheless,  the  history  of  the 
subject  suggests  that  the  allotropy  of  iron 
has   been   invented    by   Mr.    Osmond   and 
adopted  by  Prof.  Austen.     Turning  to  the 
behavior  of  iron,  close  analogies  to  that  of 
sulphur  were   found.      If  carbunzed  iron — 
say,  very  mild  steel — is  cooled  down  from  a 
temperature  of  1000  deg.  C,  the  temperature 
falls  continuously,   and   uniformly,  until  860 
deg.  is  reached  ;  then  there  is  an  evolution 
of  heat,  and  the  normal  rate  of  fall  in  tem- 
perature is  resumed.     At  740  deg.,  however 


there  is  a  second  evolution  ol  heat,  followed, 
as  before,  by  a  resumption  of  the  normal 
rate  of  cooling,  but  at  650  deg.  there  is  a 
third  evolution  of  heat,  and  again  the  nor- 
mal rate  of  cooling  is  resumed.  Moreover, 
just  as  one  kind  of  sulphur  is  soluble  in  bi- 
sulphide of  carbon,  and  another  kind  is  not, 
allotropists  urge  that  a  certain  kind  of  iron, 
such  as  that  which  exists  at  a  temperature  of 
over  650  deg.  C,  possesses  special  proper- 
ties in  relation  to  carbon.  Furthermore,  as 
in  the  case  of  plas  ic  sulphur,  which  becomes 
hard  on  stretching,  so  cold,  solid,  but  plastic 
iron  on  stretching  also  becomes  hard. 
Evolution  of  heat  on  cooling,  or  absorption 
of  heat  on  heating,  taken  in  conjunction  with 
altered  physical  properties  which  are  met 
with  in  the  thermal  treatment  of  steel,  are 
undoubted  evidence  of  allotropy,  and  allo- 
tropists urge  that  this  evidence  is  of  great 
service  in  enabling  us  remarkable  properties 
to  be  explained. — Age  of  S.e  1 


A  FURNACE  IN  THE  POCKET. 

You  didn't  know,  did  you,  that  some  peo- 
ple carry  around  stoves  in  their  pockets.'' 
You  don't  have  to  be  a  Sandow  to  drag 
around  the  stove,  either,  for  it  isn't  a  kitchen 
range.  Driving  in  a  keen  wind,  a  New 
YorkTribune  man  was  introduced  to  thehttle 
furnace  and  was  giatefu'.  It  isn't  much 
bigger  than  the  old-fashioned  timepiece 
which  your  grandfather  carried,  and  it  is  of 
the  same  shape,  in  a  nickel-plated  case.  A 
little  square  block  of  carbon  inside  furnishes 
the  fuel,  and  when  you  go  out  for  a  sleigh 
ride  you  slip  a  stove  into  each  overcoat 
pocket,  and  when  your  hands  get  cold  just 
put  one  in  jour  pocket  and  hold  the  stove. 
It  makes  so  much  heat  that  one  cannot  hold 
the  bare  flesh  against  it.  Chuck  one  into 
the  foot  of  your  bed  on  a  cold  night  in 
Maine  or  Canada,  and  your  feet  won't  curl 
up  like  shavings  when  you  get  in  between 
the  sheets.  Some  one  is  alwavs  inventing 
something.  What  will  be  next  ?  If  a  man 
can  carry  a  furnace  around  in  his  pocket  he 
has  a  right  to  expect  that  some  day  he  may 
carry  a  machine  shop,  a  bakery,  or  a  hospital. 

THE  OAKV1LLE 

BASKET  CO., 


Manufacturers  of 


I,  2,  3  Bushel 

Grain 

AND 

Root 

Baskets 
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TELEPHONE    1780. 


J.  H.  FARR  &  CO.  m««  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,   Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 
8  to   16    MORSE    STREET,        -         -        TORONTO,     ONT. 


For  Iron  Fencing 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


W.  &  S«  BUTCHER,  Sheffield,  England,  Makers  for  over  OISE  HUNDRED  YEARS 

of  the    celebrated    "  WADE    &    BUTCHER"     Razors,    and    the    Original    Manufacturers 
of  Hollow  Ground  Razors,  can  with  confidence  highly        /^->^   ^    <^Tp^Tv?/?^^7f\  T?  ~W 

recommend  their  goods  and  particularly  their  V^y  r>^.CT.t^W?17vVvr^>  Fff« 
Brand  as  being  the  most  perfect  Extra  Hollow  Ground  Razors  ever 
manufactured  and  especially  suited  for  the  use  of  Barbers  and  for  priv- 
ate use.  Genuine  Razors  are  marked  with  one  of  the  following  Corpor- 
ate Trade  marks  : 


OR 


WADE  &  BUTCHER, 
SHEFFIELD,  ENGLAND. 

®>3» >%i 

JAMES  HUTTON  &  CO.,  Agents, 


OR 

FOR  SALE  BY  ALL  DEALERS  IN  HARD  WAKE,  CUTLERY  and  FANCY  GOODS 


Montreal 


CURRENT    MARKET    QUOTATIONS 


METALS. 


Tin. 

Uamb  and  Flag— 

56  and  28  lb  ingots,  per  lb   . .  20,    21 
Straits "     ....  20.    21 

Tin  Plates—  Charcoal  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes $5  50  $5  75 

IX.            "           6  75    7  00 

I.X.X.,        "            8  00    8  25 

Raven  &  P.O.  Grades— 

I.C.,  usual  sizes 3  75    4  00 

IX             "            4  75    5  00 

ix'x          "           5  75    6  00 

I.XXX.,     "             6  75    7  00 

D.C.,  124x17         3  50    3  75 

DX            4  50    4  75 

D/X.X.        "            i  75    5  CO 

Note. -Other  brands  might  be  shaded 

by  25c.  per  box. 

Coke  Plates— Bright 

Bessemer  Steel— 

I.C.,  usual  sizes   3  35    d  si) 

I.C.,  special  sizes 3  60    3  75 

Charcoal  Plates— Terne. 

Dean  or  J.G.  Grade—  „„*„„. 

I  C.  20  X  28,  112  sheets   . .     6  50    6  75 

I.X.  Terne  Tin 8  75    9  00 

Old  process  I.C 13  00 

«    F      "       I.X 16  0C 

Charcoal  Tin  Boiler  Plates. 

Oooklev  Grade—  Per  lb. 

X.X.",  14x56,  50  sheet  bxs  ) 

14x60,  "  >   6c,     «}c 

14x65,  ) 

Tinned  Plates 

72x30  up  to  24  gauge 6J    6J 

26        "     6?    7 

28        "     7J     7J 

Iron  and  Steel. 

Base  Price 
Common  Bar,  per  100 lb    ..  $1  85    l  90 

Horse  Shoe  ;;  «  ;;    ■  g  J  » 

HnoS  "  '  ..     2  25  2  30 

fwe°o\sh  »  '■  ■•     *00  4  25 

Sleigh  Shoe  Steel 2  50 


Tire  Steel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb    0  10    0  14 

Russian  Sheet        "         .-  0  10J  0  11 

Tank  Platesl-5  and  thicker  2  00    2  25 

Boiler  Rivets 4  50    5  00 


Boiler  Tubes. 


J-ineh 
-inch 


10ic 

13* 


Steel  Boiler  Plate. 

\  inch  82  45 

16     "      2  35 

%      •'      nd  thicker  2  25 

Sheet  Iron, 

8  to  20  gauge  2  50 

22  to  24       "      2  35 

26  "       2  45 

28  "      2  65 

Canada  Plates. 

Alldull 2  50    2  55 

4  polished 2  55    2  60 

All  Blight  2  85 

Iron  Pipe. 

Wrought  674  to  70  p.c. 
Galvanized,  45  to  50  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  57i  p.c. 

Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 44,  4J 

26  gauge,  "       4},  5 

28      "  "        5,    5} 

Gordon  Crown — 

16  to  24  gauge,  per  lb  4J,  i\ 

26  gauge,  "         4J,  4} 

28      "  "  4},  5 

Note— Cheaper  grades  about    J  cen 

per  lb  less. 

Chain. 


Proof  Coil, 3-16 inch,  per  lb. 

5-16"  "  .', 

%      "  "  ■ 

7-16  "  "  .. 

V4       "  "  ■• 

%.       "  "  ■• 

Trace 


6  3-5 

■  W 

41 
4 

Si 

3 

>i 

5  90 

2  70 


"       2* 

"       ....2  4-5 

per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13    0  50 

Jack  chain,  double,  per  doz 

yards 0  15     

Jack  chain,  brass,  single,  per 
<Joz  yards 0  20    110 


Copper — Ingot. 

English  B.  S  ton  lots  0  10J  0  11 

Lake  Superior  0  10J  0  11 

Bolt  or  Bar. 

Cut  lengths,  round,  4to|in.$0  20  $0  22 
"  round  &  square 

1  to  2  in 0  19    0  21 

Vote—  Complete,  lengths  abou    ufteen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

Un tinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60 $0  14    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  14^  0  161- 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
3  cents  per  pound. 
Planished  and  tinned,    14s 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 
4x6ft,  25to301bea,  perlb..  0  16    0  17 
35  to  45      "  "       ..0  14A  0  15J 

"       50  lb  and  above  per  lb  0  14    0  144 
Boiler  dt  T.  K.  Pitts 

Plain  Tinned   perlb 0  19 

Spun  " 0  23 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  18  0  20 

"        27  to  30      "      ..  0  20  0  21 

"        30  and  up 0  23  0  26 

Sheets,  hara-rolled  2x4  f t. . .  0  21  0  23 

Zinc  Spelter. 

Foreign,  per  lb 0  04$  0  04} 

Domestic    "      0  04$  0  04i 

Zinc  Sheet. 

5  cwt  casks 0  04| 

Part  casks 0  05 

Lead. 

Imported  Pig.  per  lb 0  2}    0  02J 

Domestic  "       0  02j 

Bar,  1  pound 0  044 

Sheets,  24  lbs,  sq.  ft,  by  roll  0  04}  0  04} 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  041  0  044 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  30  p.c. 
discount. 


Note— Cut  lengths,  net  price  ton  lots 
30  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  74c. 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  134  0  14 

Standard  0  121  0  13 

Wire 0  17"  0  19 

Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb  $0  101  0  11 

Other  makes  "    0    94  0  10 

White  Lead. 
Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  cwt  4  50  4  75 

No.  1  Do "  4  50 

No.  2  Do "  4  25 

No.3  Do "  4  10 

Prepared  Paints. 

(In  J,  J  and  1  gallon  tins.) 

Pure,    pergallon $105 

2nd  qualities    "      0  90 

Barn(inbbls)  0  80      0  90 

Colors  in  Oil. 

(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green    0  09 

Chrome    "         0  08 

French  Imperial  Gream 0  18 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwt  1  35  1  40 
"       (J.F.L.S.)"        "  2  75 

"  Royal  "  "  1  10  1  15 
Venetian  Red,  (best)  "  "  1  30  1  90 
English  Oxides  per  cwt  3  00  3  25 
American  "  )  ,,  ,,  1  ok  1  on 
Canadian    "J  1  25  1  »u 

Paris   Green,  per  lb  0  15    0  16 

Burnt  Sienna,  pure,  per  lb  0  08J 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  lilack  "      0  09 

Chrome  Yellows  "      0  12 

"  "  Lemon  pure, 

»  lb.  tins,  per  lb 0  19 

Chrome  Greens  "      0  12 

Golden  Ochre  0  03) 
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Varnishes  (in  bbls). 

No.  1  Furni'ure,     per  gal 0  P9 

Extra        '  " 0  90 

Brown  Japan  "        0  65 

Brown  Japan,  Turpentine  p.  gal.  0  85 
No.  1  Carriage  ••        1  30 

Gold  Size  Japan       per  gal.  1  00    1  20 
Pure  Orange  Shellac       "       1  95    2  05 

Hard  Oil  Finish       130 

Oil  Shellac 140 

White  Shellac 2  25 

Linseed  Oil  (in  bbls) 

Raw,    per  gal  0  fS 

Boiled        "       0  56 

Turpentine  (in  bbls; 
Selected  Packages,  per  gal    0  43 
Castor  Oil. 

Best,  per  lb 0  06£  0  06* 

Cod  Oil. 

Cod  Oil,  per  gal 0  50    0  51 

Glue  (iu  bbls) 

Common,  0  07J  0  08 

French  medal •..-. 0  09J  0  <9J 

Cabinet,  sheet 0  11    0  12 

White, extra  0  16    0  18 

Gelatine   0  20    0  30 

Strip   0  16    0  18 

Coopers    0  19 

A  1  clear 


0  54 

0  57 


0  44 


0  20 
0  09 


Axle  Grease. 

Per  gross  7  00  13  00 

Bath  Tubs. 

Zinc  discount 4  00    4  25 

Copper,  discount,  50  p.c.  off  Revised 

list. 
Steel  Clad  20  p.o.  dis. 

Bells—  Band. 
Brass,   60    to  66§. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs, Sargaut's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 
Cow. 
American  inake.discoun  t  60to60  and 

5  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American, eacn 2  00    5  00 

House 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  perdoz     3  35    4  V5 

Moulders'     "      7  50  10  00 

Blacksmiths'   discount   35,40  percent 
Belting:. 


Agricultural,  50  per  cent. 
No.  1,  leather  dis.  40  &  5  p.c.  to  45  p.c. 
Liquid  Glue-F  LePage's,  dis.  20  to    Begt  ditt     30  t„  m  percent. 
25  per  ct.  off  list;  Munn's,  dis.  25  to  30  '* 

per  cent,  off  list.  Bench  Stops. 

Perdoz 5  00    6  00 

Bits— Auger. 
Gilrnour's  dis  60  per  cent. 
Excelsior,  discount  60perceL.„. 
Rockford  Common,  65  to  65  and  5  p.c. 

"        Perfection,  50  and  10  per  c. 
Jenning's  Gen,  net  list  to5p.centdis 

Car. 
Gilmcur's,  47J  to  50  percent 

Expansive 
Clark's,  15  per  cent. 
Excelsior,  10  percent. 
Gimlet 

Clark's,  perdoz 0  65 

Diamond,  Shell  "       100 

Nail  and  Spike,  per  gross    2  25 


Carpet  Sweepers. 

Bissell,  per  doz 22  50 

World  '  21  75 

Daisy,  "  24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "       30  00    33  00 

Cartridges — See  Ammunition  . 
Castors. 
Bed,  new   list,  dis.  50pc.  )  to  50  and  5 
Plate  dis.50pc   )     percent. 

Cattle  Leaders, 

No  31  and  32,  per  gross 8  50  1125 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  ]   10 

Queenston       "  1  10 

Napanee  "  l  10 

Chalk. 
Carpenters'  Colored,  per 

gross 0  45    0  75 

White,  lump,  per  cwt   0  60    0  65 

Red 0  05    0  06 

Crayon,  par  gross   0  14    0  18 

Chisels — Socket,  Framing  and  Firmer 
American, dis'  70  and  10  per  cent . 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85     4  00 

Churns 
Daisy  or  Leader,    dis.    from    factorv 


Glass.—  Window. 
Box  Price. 


Size 
United 
i  nches 
14  to  25 
26  to  40 
41  to  50 
51  to  60 
61  to  70 
71  to  80 
81  to  85 
86  to  90 
91  to  95 
96  to  100 
101  to  105 
106  to  110 
111  tol!5 


Star. 


Per 

50  ft 


11  5 
1  30 


Per 

100  ft. 

2  20 
2  50 

2  90 

3  20 
3  50 

3  90 

4  40 

5  00 


Double 
Diamond 
Per 

50  ft.  100 


1  50 
1  75 


4  00 

4  50 

5  00 

5  75 

6  50 

7  75 
9  (0 

10  50 
12  00 
14  00 
16  00 


Pilkington. 
Ordinary. 
1st  break $2  70 


2nd 
3rd 

4  th 
5th 
6th 
7th 


2  90 

3  lo 
S  40 

3  65 

4  15 
4  05 
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A  muiunitiou —  Cartridges . 
B.  B.  Caps,  50  and  5  per  cent. 
Kim  Fire  ristol,  dis.40to  45  p.c.  Anier. 
Rim  Fire  Cartridges,  Dom.  50&5p.c. 
Rim  Fire,  Military,  net  list,  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Centra;  Fire  Cartridges,  pistol  sizes, 

Dom.  30  per  cent. 
Central    Fire    Cartridges,    sporting 

and  military,  1">  and  5  per  cent. 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.      B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded  and    empty  Shells,  "  Trap  " 

and  "  Dominion  '    grade, 25  p.c 
Shot. 
Canadian,  common.  20  per  cent. 
Brass  Shot  Shells,  55  and  10  p   c. 
Primers,  30  per  cent. 

Wads.— Baldwin's. 

per  1  b 
Best  thick  white   felt  wadding, 

in  Jib-  baKS 1  00 

Best  thick  brown  or  grey  felt 

wads,  in  J  lb.  bags  0  70 

Best  thick  white  card  wads,   in 

boxes   of   500    each,    12   and 

smaller    gauges 0  99 

Best  thick  white  card  wads, 


0  90 

1  50 
5  20 


Blacking,  (Catchpole's). 


No.  1,  Egyptian  Blacking 9  00 


Blind  Rollers. 

Annex    perdoz.     125 


Mascot 
Erminie 


1  35 
1  12 


4  50 


1  75 
1  85 
1  20 


Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  70  and  10  p.c. 
Tire,  dis  60  to  60  and  10  per  cent 
Stove,  dis., no  and  10  p.c. 


boxes  of  500  each,  10  gauge.....    0  35   Elevator,  dis.,  35  to  40  p.  c. 


0  55 
0  20 


Best  thick  white  card  wads,  in 
boxes  of  500  boxes,  8  t»auge 

Thin  card  wads  in  boxes  of  1000 
each,  12  and  smaller  gauges... 

Thin  card  wads  in  boxes  of  1000 
each,  10  gauge 0  25 

Thin  card  wads  in  boxes  of  1000 
each,  8  gauge 0  45 

Chemically  prepared  black  edge 
grey  cloth  wads,  in   boxes  of  p.  M 
250  each- 
Hand  smaller  gauge 0  65 

9  and  10  gauge 0  75 

7  and  8  gauge 0  90 

5  and  6  gauge 1  10 

Superior  chemically  prepared 
pink  edge,  best  white  cloth 
wads,  inboxes  of  250  each — 

11  and  smaller  gauge 1  15 

9andl0gauges 1  40 

7and8gauges 1  65 

and  6  gauges J  90 

Anvils 

Per  lb 0  10    0  12J 

Anvil  and  Vice  combined 

each 4  50 

Augers. 

Gilmour's,  discount50  per  cent. 

Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole, Vaughan's,  each    1  35    1  60 

Excelsior,  Jennings',   discount  50  pei 
cent. 

Awls. 

Sewing  per  gross. 

Pegging, 

Brad, 
"  handled  " 

Saddlers'  " 

Awl  Hafts. 

Patent  Peg,  per  gross... .... ) 

"     Sewing,  "  ..../ 


C  65 
0  65 
0  85 
3  60 
0  45 


25     8  00 


Awl  and  Too]  Sets. 

Millar's  Falls,  per  doz 2  80     8  30 

Axes. 
box    6  00  12  00 


Machine,  dis.,  70  to  70  and  10  per  cent 

Boring  Machines. 

Complete,  with  Augers,  ea.    5  00    7  5C 

Braces. 

Barber's    6  00    7  75 

Barber's  Ratchet 10  00  11  00 

Farmers' 2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 

Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'u   0  85    3  20 

Broilers. 
Light,  dis. 65  to  67J  per  cent. 
Reversible,  dis.,  65  to  67J  per  cent. 
Vegetable,  per  doz,,  dis.  37J  percent 

Henis,  No.  8        "       6  00 

"    No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz    500    4    23 

Bntts — Brass . 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  and  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  65  &  10  to  70  and  5  p.c. 
Loose  Pins,  "    65  &  10  to  70  and  5  p.c. 
Berlin  Bronzed,  dis.  70.  70  and  5  per 

cent. 
Gen  Bronzed, perpair  0  40 

Can  Openers. 

Acme,  per  gross   9  00 

Sardin    Scissors, per  doz.  3  75 
Card. 

Horse, perdoz 0  60 

Carpet  Stretchers. 

American,  per  doz 100 

Bullards  "       6  50 


0  65 


10  00 
4  50 


1  00 


1  50 


60  and  2H  percent.   From  stock  60    2nd 


Picture  Glass 
Pilkington's  ordinary. 
1st  break    440 


per  cent. 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns,  perdoz, 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.O   135 

No    2 2  70 

Compasses,  Dividers,  etc. 
American,  die.,  60J  to  65  p.c. 
Cradles,  Grain. 
Canadian,  discount  25  to  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list; 

dis.  40  per  cent. 
Hart  Mfg.  Co.,  (bolt  dies)  (Amer.  list) 
dis.  25  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz   0  88    1  60 

English,     "        2  00    4  00 

Draw  Knives. 
American,  dis.  70  and  10  p.c. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  perdoz 16  00  51  5C 

P.  S.  <fe  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37J  to  40  per  cent. 
Standard,  dis.  47J  to  50  p.  c. 

Elbows — Stove  Pipe 
$1.00  to  $1.65  perdoz. 
Fawcets. 

Cork  Lined,  per  doz 0  30    0  61 

Wine,  per  doz   1  30    2  25 

Star,  "  2  80     3  90 

FennsCorkstops,  No  Zp.doz 1  70 

Petroleum,  per  doz 4  50    6  50 

Files  and  Rasps. 
Kearney  &  Foote's  discount  Am.  LiBt 
57$  to  60  per  cent. 


3rd 
4th 
5th 
6th 
7th 


4  7u 

5  40 

5  90 

6  50 

6  9C 

7  70 


Gas  Fittings  and  Staple  Brackets 

Jas.  Barwell,  Toronto— Dis.  20  to  25  p 
c,  free  of  du*y.  Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each    

Enamelled  "      


4   26 


0  30 
0  55 
Grindstone  Fixtures. 

P.  S.  &  W.,  per  doz 3  88 

Hammers— Nail. 
Maydole's   net  list  to  5  per  cent,  dis 
Can.  discount  25  to  27J  p.c 
Tack. 

Magnetic,  per  doz  1  10    1  50 

Sledge 

Canadian,  per  lb 0  12*  0  11 

Ball  Pean. 
Enplish  and  Can.,  per  lb 

Handles. 

Axe        perdoz 00 

Store  door    "     .'     \  00 

Chest,  per  doz  pairs  040 

Chisel. 

Firmer       per  gross 300 

Socket  Firmer    "         325 

Socket  Framing  per  gross    3  75 

Fork. 
C.  &  B., discount  35 percent.  to40p.c. 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.c 

Saw. 

American,  per  doz  1  00 

Plane. 

American,  per  gross 3  15 

Hammer  and  Hatchet. 

American,  per  doz  0  50 

Cross  Cut  Saw. 
Canadian  per  pair 0  18 

Hangers. 

Door  4  and  5  inch,  per  pair    9  40 


0  25  0  30 


3  50 

1  80 

2  50 


4  50 

8  00 

5  00 


1  26 
3  75 


0  26 


Black  Diamond,  50&.5  per  cent.  dis.    Lanea'  50  to  50  and  5  P'c- 


0  80 


to  50  and  7J  Amer.  List. 
Nicholson's  dis. ,  Amer.  list,  50, 50  and  5 

per  cent. 
Toronto  File  Co..  50  and  10  to  60  p.c. 

Amer.  list 
Jowitt's,  dis.  Can.  list,  25pc.  to  27J  p.c. 
Globe  File  Co.'s  disc.  60  per  cent. 
Horse    Rasps,  Kearney  &  Foote's  dis 

Am  list,  50  p.c.  to  50  and  10  p.c. 
Horse  Rasps,  dis.  45  p.c.  Amer.Hellers 
Horse  Rasps,  Spencer's,  dis.  Can.  list 

40  p.c. 
Horse  Rasps,  Toronto  FileCo.,  50  and 

10  p.c,  Amer.  list. 

Fluting  Machines. 

Each 0  60     2  00 

Forks. 
Hay, Manure,  etc,dis.40  to  45  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  57Jto  60  per  cent. 
Shepard's     Lightning,  dis.   50    to   50 
and  10  p.c. 

Fruit  Presses. 

Henis',  per  doz   3  25    3  50 

Enterprise,  discount  10  p.c. 
Shepard's  Queen  City,  dis.  15  p.c: 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  etc. 

Stanley's,  dis. 50,  55 p.  c. 

Wire  Gauges 

Winn's  Nos.  26to33,  each    1  65    2  40 


Hatchets. 

Can.,  dis   40  to  42J  p  c. 

Hinges. 

Blind,  Parker's, dis.  60  to  60  and  10  p  c 
"       hepard's  Noiseless,  dis.  60  pc 
"    Buffalo,  dis  60  to  70  pc 
Light  T  and  strap,  dis  65  to  70  p.c 

Heavy,  per  lb OS  3-5    0  043 

Screw   hook  and  hinge — 

6  to  10  in.,  per  set COO    0  033 

12  up  "      0  co   0  025 

„       ,  Perdoz.  set 

Screw,  Eureka 1  13    1  % 

Gate,  Clark's 1  50    2  20 

"      Shepard's,  dis  50  to  60  p.c 

Perdoz.  pairs 

Spring     1  35    1  40 

"    Shepard's  Samson   1  75    1  90 
Hoes. 

Garden,  Mor  ar,  etc.,  discount  40  to 

45  per  cent. 

Planter  doz 4  00 

Hooks—  Cast  Iron 

Birdcage,    perdoz 0  50 

Clothes  Line,    "        0  27 

Harness,  "       0  72 

Hat  and  Coat,  per  gross      100 

Chandelier   perdoz 0  50 

Wrought  Iron. 
Wrought  Hooks  and  Staples,  Car. 

dis.  40  and  5  to  40and  10  per  cent 
Wrought  Hooks  and  Staples,  Amer 

dis.  75  and  10  to  80  percent. 


5  0. 


1  It 
0  63 

0  88 
3  00 

1  00 
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HARDWARE. 


Wire. 
Hat  and  Coat.dis.  55  to  60  p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng..  dis.  60  per  cent. 

Horse  Nails 
Canadian,  dis.    60  to  60  and  2J  p.c. 
Horse  Shoes, 

P.O.B.  Toronto  &  Hamilton S3  80 

Snow.        "  "  ...     3  90 

P.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  th%n  above. 
Ice  Picks. 

Star,perdoz 3  00   3  25 

Kettles. 
Brass  spun,  7J  per  c.dis.  off  new  list 
Copper,  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 
American,  60  and  10  to  65  and  5  p.c. 

Keys 
Liock,  Can, dis  50 p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am  per  gross 1  60    4  75 

Knobs. 
Door,  japanned,  and  N.  P.,  85  to  3  00 

per  doz. 
Bronze,  Berlin,  per  doz   ..     2  75    3  25 
Bronze   Gem,         "         ....     6  00    9  00 
Sava  "         ....     8  75  10  00 

Shutter    porcelain,  P  & 

fj    screw,  per  gross $130    4  00 

Knives. 
Clauss,  bread  cake  and  paring  knives 

$7.20  per  doz.  nett. 
Hay  Knives,  spear  point,  L  or  T  hdle 
45  per  cent.  ois. 

Lightning,  per  doz 8  40    14  00 

Heaths,  45  per  cent.  dis. 
Ladles. 

Welting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  1  87    3  85 

King,  wood,  "  2  75    2  90 

"       glass  '  4  00    4  50 

All  glass,  '  1  20    1  30 

Lines. 

Kish,    pergross  1  05    2  50 

Chalk,         "  1  SO    7  40 

Locks— Door. 

Canadian,  dis.  per  cent 50 

Russell  &Erwin, perdoz     2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,  40  to  421  p.c. 

Padtock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17}  pc. 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory     "  1  25    3  75 

Lignum  Vitse,  "         3  85    5  00 

Caulking, each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis     00  to  25 
per  cent.  dis. 

Home,  each 

Mincing  Knives. 

American,  per  doz  42    2  35 

Molasses  Gates, 
stebbin's  Patent,  dis.  percent,  65  to 
70  to  70.10  per  cert 

Nails. 
Cut  Nails  (Iron) 
1    Either  Canada  or  Amer.    Pat'n. 

Basis— 50  to  60  dy 1  85    1  90 

40dy 1  90    1  95 

30  dy 1  95    2  00 

20, 16&12dy....     2  00    2  05 

10  dy 2  05    2  10 

8&9dy 2  10    2  15 

6&7  dy -i  25    2  30 

2.  Amer.  Pattern  Only 

from  4  to5dy  ..     2  35    2  40 
3dy.  (lath) 2  85    2  90 

3.  Canada  Pattern  Only 

from  4to5dy  ..     2  35    2  40 

3  dy.  (lath) 2  75    2  80 

3  dy.  A.P.  Fine      3  45    3  50 
Cut  Nailsi,ste'el)  AddlOc.  to  the  prices 

in  list  for  iron  nails. 
Wire  Nails,    75,    lu  and  5  per  cent  ; 
3  per  cent,  cash  delivered  in  lots 
of  10  kegs  or  more. 
Brads  &  Moulding  Nails,   75, 10  and 
5  per  cent,  from  new  list. 
Nail  Pullers. 

ilerman  &  American 1  85    3  50 

Nail  Sets. 

pergross 
Sauare,  round  and  octa- 
gon             3  38    4  00 

Diamond 12  00  15  00 

Netting. 
Poultry,  65  to  6)  and  5  per  cent. 

Oil. 
Canada  Refined  Oil  (Toronto)  14        15 

Carbon  Safety     -     0  17    0  is 

Canada  WW.     "      0  20    0  22 

American  W.W."     .   -  ■■•     0.25 

S  R.  Seal  per  gal  0  63    0  65 


Oilers. 
McClary's  Galvan.  Jron 
Oil    Can,    with    Pamp, 

per  doz 19  50 

Zinc  and   TiD,  dis.   50,  50  and  10. 

Copper,  per  doz 1  25    3  50 

Brass,  "       1  50    3  50 

Malleablu  ,  dis.  sb  per  ct. 
Pails. 

Galvanized,  per  doz  2  25    3  30 

Pencils. 

Dixon's,  per  gross 100    4  25 

"       Carpenter 2  25    3  60 

Picks 

Par  doz 6  00    9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent     American  dis. 57$ 
Wood,  fancy  Canadian, or  American 

35  to  37}  per  cent. 

Bailey's(StanR  &  L.Co.)42}  to45p.c 

Miscellaneous,  dis.  15  tol7}  per  cent 

Bailey'sVictor.dis.  15  to  17}pereeni 

Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.  dis 

37},  40  p   c. 
Button's  Imitation,   per 

doz 5  00    9  00 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  and  10  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys 

Hothouse,  per  doz 55    100 

Axle 22        33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  57}  to 

60  per  cent. 
Pitcher  Spout.  65  to  67}  p.c 
Canadian  Cistern  60  to  624  P-  c.from 

factory. 
Canadian  Pitcher  Spout  67}  to  70  p.  c. 
from  factory. 

Punches 

Saddler's,     per  doz 100    185 

Conductors'       "       9  00  15  00 

Tinner's  solid,  perset 72 

hollow,  perinch     100 

Putty 

Bladder,  per  100  lbs 1J        2 

Tins,  lbs   2  50     2  75 

Rail. 

Barn  Door,  per  foot 3         3} 

Sliding  Door,        "       3J        3j 

Lanes,  3J  to  4c.  ft. 

Rakes. 

Cast  Steel  and  Malleable  (Janadian 

list  dis.  40  to  45  percent. 

Razors. 

Boker's,  per  doz    7  50  1100 

Wade  &  Butcher's      "         3  60  10  00 

Razor  Strops.  • 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
4  mos-.,  or  3  per  cent   cash  30  days. 
Copper  Rivets,  dis.  50  per  cent. 
Iron  "  "    55  and  10  p.c. 

Tinned  and  Black  Rivets,  55  &  10  p  c. 
Burrs,  Iron,  50  and  10 
Terms,  4  mos.  or  3  p.c.  cash  30  days 
Rivet  Sets. 
Canadian  dis. 30,  35perc. 
Rope 

Per  lb. 
Sisal.    Manilla. 
7-16  in.  and  larger..      7}  ...        g; 

!4,5-16,  %  in 8  ...        10 

Cotton,  per  lb 18        20 

New  Zealand 8}         9 

Russia  Deep  Sea,  per  lb.        12*      13} 

Jute    "    ...       06}      071 

Rules. 
Boxwood,  dis.  80  to  80  &  10  p.c. 
Ivory,  dis  37}  to  40  percent 

Sad  Irons. 

Mrs.   Potts,  per  set       75        80 

"  N    P.         '  1  00    1  05 

Sad  Heaters. 

Dome, Shepard's, per  doz    4  75    5  00 

Sand  and  Emery  Parer. 
B.  &  A.,  sand,  40  and  5to  45  per  cent. 

Emery,  per  quire 55        90 

Sash  Cord 

Perlb 22        50 

Sash  Locks. 
Triumph  and  Morris,  dis  371,  40per 
cent. 

Kempshell's  dis.  40,  621  P^r  cent. 
Canadian,  dis.   45,50  p.  c 
Sash   Weights. 

Sectional,  per  lb ij 

Saws. 
Hand,  Disston's,  dis  15  p.c. 
S.  &  D  ,  dis.  85  percent,  to  40  p.c. 
Cross  Cut,  Disston's,  per  ft.  35  to  55 


S  4  D   dis.   35  p  c.  on  Nos   2  and  3. 

Hack,  complete,  each 75    2  75 

"       frame     only  75 

Saw  Sets. 

Per  doz 1  65     9  00 

Scales. 
Canadian  List,  dis.  40to40  and5p.c. 

Scale  Beams. 
Canadian,  B   S.  &  M.  dis.  40  p.  c. 
Scrapers. 

Box,    perdoz  2  10    4  50 

Foot,        "  40    3  50 

Screens. 
Window,  patent,  perdoz    3  50    4  50 

Door,  per  doz 10  75 

Screw  Drivers. 

Sargent's,  perdoz 65   4  00 

Screws. 
Wood,  F.  H.,  Iron,  and  Steel,   80  per 

cent.,  dis. 
Wood,  R.H.      "        75  per  cent.  dis. 
"      F.  H.  Brass771       "  " 

•'      R.  H  721       " 

Diamond   Point  wood    screw   nails 
bright,  die.  771  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  to  45  percent. 
Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis. 75  perceuo 
B.  &  W.  N.  P  ,dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
.Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"       N.P„  70  per  cent. 
Clauss,  Full  nickel,  60  p.c.  off 

"      Japanned  handles,  6U  p.c.  off. 
Sheaves 
Sliding  Door,  per  set    ...        77    140 

Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz 

"  tinned, 

Tin  Rim, 

"  black,        "  1  80    2  25 

Snaps 
Harness,  German,  dis  35  per  cent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  \  or  Vi  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Per  lb 0  28    0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Snaves. 

Wood,  English  180    5  00 

Iron,  American  1  35    2  35 

Spoons  and  Forks. 
TeaSpoons  ....pergross    7  50 


1  15 

1  35 

2  3C 
1  80 


12  00 

so' 00 


Dessert  "       ....  21  00 

Table       "      .-■■         "         M00 

Dessert  Forks...         "         24  00  

Medium     "      -         "         27  00 

Table  "       •-         "         36  00  

Squares. 

Iron,  perdoz  165    2  90 

Steel,  dis.  80  and  5  to  80  and  7^4  p.c. 
Try  and  bevel,  dis.  50  to  521  percent 

Staples. 
Fence,  galvanized,  perlb  31 

Wrought  Iron,    dis.  80  to  80  &  5  p.  c. 
Stocks   and   Dies,  Amer.   dis.  25  per 

cent.  ,   . 

Stove   Polish,  (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz 1  7b 

No  1,  Stove  Paste,  per  gross. 


9  00 
4  80 


Stone. 

Washita,  perlb 0  25        50 

Hindostan,  per  lb 0  06       07 

"  Slips,  per  lb  9 

Labrador,    perlb 0  13 

Axe,    "        0  15 

Turkey  '       °  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton  15  oo  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut,  Carpet  Blued ,  gimp,  60  per  cent 

"  tinned,  dis.  70  per  cent. 

Swedes'  iron,  blued  ortinned,  dis.  50 

per  cent. 
Upholsterers'  'dis.  50  per  cent. 
Copper  Nails, dis.  621  per  cent. 

"       Tacks,  45  per  cent. 
Clout  Nails,  dis.  60  to  67J  P-c- 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  60  to  65  per  cent. 
Trunk  Tacks,  dis.   57J  per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  6214  p 


Cigar  Box  Nails,  dis.  45  per  cent* 
ShoeFinders'TacKS,50  percent.- 
Shoe  Nails,  Hungarian  Nails,  etc., 371 
percent. 

Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,     each  0  90    2  85 

"  steel, each  .    0  80    8  00 

Thermometers. 
Tin  case  &  dairy,  dis. 75p.c 

Thimbles . 
Asbestos, filled, per  doz. ,35  to  40  p  c. 

Ties  , 

Cow, perdoz ,     1  "•     2  50         T 

Tinner's  Tools. 
P.S.&W.,netlist. 
Canadian  15  to  35  per  cent  dis. 

Tinware. 
Stamped, dis.  Assnlist,70,andl2}per 
cent,   to  70    and  25  p.c.  on  special 
lines. 
Japanned, Prices  on  application 
Pieced,  "       "  " 

Transom  Lifters 
Payson's,$2.60  to  $5.00  per  doz. 

Traps 
Game, Newhouse,  dis  331  p.c.  to  35  p.c. 
Game.H  &N..P.  S.  &  W.  or  Steel,  60 
and  10  to  671  per  cent. 

Mouse,  per  doz  0  35    1  50 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz   4  75    9  00 

Brade's        "        00  10  50 

D   &  S.,  discount  35  p.c. 
Triers. 

Butter,  per  doz 6  25    9  00 

Twines 

Bag,  Russian,  perlb 0  00    0  21 

Wrapp'g.mottl'd.pr.pack    0  50    0  60 
"         cotton,  per  lb..     0  17    0  18 

Mattress,  per  lb    0  33    0  45 

Staging        "         0  27    0  36 

Broom         "         0  30    0  5b 

Binding,  Common  Sense-    61 

Blue  ribbon 0    8 

"         Red  cap 0    7 

"  Sterling   0  6} 

"  Prison    0  8 

On  prison  made  twine  freight  is 
prepaid  to  any  railway  station  in 
Ontario. 

Vises. 

Hand,  per  doz 4  00    k  00 

Bench,  parallel, each....     2  00    4  50} 

Coach,  each  6  00    7  00 

Peter  Wrighf-j,  perlb....    0  12    0  13 

Pipe,  each 5  50    9  00 

Saw, perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz    4  00    8  50 

Washers  "Iron,"  40  per  cent.  ,4  mos. 
or  3  percent. 

Well  Wheels. 
Amer. .perdoz.  8,10  &  12  in.    3  38    6  00 

Wire. 

Brass  Wire,  16  to  25  wire  gauge,  18  to 
24c.  lb. 

Copper  Wire,  171  P-  c-  dis. 

Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
[In  lots  of  1.000  lbs.,  annealed  oiled, 

and  annealed  and  galvanized, freight 

will  be  prepaid.] 

Bright,  Coppered  steel  and  spring  20 
per  cent  f.o.b.  Montreal,  Toronto  or 
Hamilton. 

Broom  Wire  5J  to  61c.  per  lb. 

Clothes  Line  Wiie,  19  gauge,  per  doz 

coils 3  95 

Wire  Fencing. 

Galv.2barb,21&5in.  apart     \„,        „. 
"4      "     4   &  6  '!       "  /**        d* 
"    Plain  twist,  all  deld        31      3J£ 
"    Steel  thorn  and  rib- 
bon          4f      5 

"Lock  Barb,1' 4  point 41 

Ditto  Glidden  2  point lj 

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points 41 

Steel  staples  31 

Terms,  60  days  or  2  percent,  in  30 
days. 

Wire  Cloth 

Ordinary,  discount  2b  p.c. 
Painted  Screen,  p.lOOsq.ft    185    190 
Wrenches. 

Acme,  35  to  371  per  cent. 
Agricultural,  70  and  10  to  75  p.c. 
Standard,  dis.  60, 60  &  lOp.c. 
Coe's Gen'ne,  dis.  3 21  to  35 p.  c  dis. 
Diamond,  dis.  331,  35  p.  c. 
Tower's  Engineer,  each    ..     2  00    3  i'(. 

S.,  perdoz 5  80    7    0 

G.  &K.'sPipe    "      6  00 

Burrell's    "     eac 3  40 

Pocket, perdoz 125    2  00 
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THE  CANADIAN  RUBBER  (O'V 

Of  Montreal  and  Toronto, 
CAPITAL,       -       -       $2,000,000. 

MANUFACTURERS   OF 

First  Quality  Rubber 
Boots  and  Shoes,  Supe- 
rior Quality  Rubber  Belt- 
ings, including  The  For- 
syth (Boston  Belting  Co.) 
Seamless  Rubber  Belt- 
ing. For  which  we  are  Sole 
Agents  and  Manufacturers  in  Canada. 

We  hold  the  Patent  and  Right  to  Manufacture 
in  Canada. 

THE  PATENT  PROCESS  SEAMLESS  TUBE  HOSE 

We  Make  all  Our  Hose  by  this  Process. 

ASK  THE  MERCHANT  YOU  DEAL  WITH  FOR  IT  AND  TAKE  NO  OTHER. 

Rubber  Packings,  Valves,  Gaskets,  etc. 

Head  Office  and  Factory,  Montreal.         J.  J.  McGILL,   Man. 

WESTERN   BRANCH  : 

Cor.  Front  and  Yonge  Streets,  TORONTO. 
J.   H.  WALKER,  Manager. 


Star 


Cycles 


Are  a  recognized  thoroughly 

reliable  make  at         POPULAR     PRICES. 


They  embrace  the  best  procurable  workmanship  and 
material.  They  will  maintain  the  reputation  of  our 
Trade  Mark  and  give  full  and  lasting  satisfaction  to 
all  concerned.     They  comprise — 

PATH  RACERS      ROAD  RACERS 

"  Tourists'  "  Business  Wheels, 

Light,  Staunch  and  Graceful  Ladies'  Wheel? 

STAR  CYCLE  WORKS,  Wolverhampton. 


WE  WANT  TO  HEAR. 


WHEN  YOU  NEED 


RUBBER  HOSE. 


OUR   BRANDS 


"  Maltese  Cross,"  "  Extra  Quality,"  (Black  or  White), 

"Kinkproof,"  (Wire  Bound),    "Antimony,"  (Red), 
"Lion,"  "King,"  "Leader,"  "Fairy,"  (Cotton). 

The  Cotta  Pergha  &  Robber  Mfg.  Co. 

61-63  FRONT  ST.  W.,  TORONTO.     OF  TORONTO,  ltd. 


Brandram  Bros.  &  Co. 


ROTHERHITHE,  LONDON,  ENG, 


^ 
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B.  B. 

GENUINE 


Manufacturers  of 

The 

Celebrated 

Brand 
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WHITE  LEAD      B.  B.      WHITE  LEAD 

White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color* 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


For  samples  and  information  apply  to 


Canadian  Agents, 

A.  A.  Allan  &  Co. 

TORONTO,  ONT. 


HENDERSON  k  POTTS 

Nova  Scotia  Paint  Works,  Halifax,  N.S. 
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MAGNOLIA  METAL 


IN    USE    BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST    ANTI-FRICTION    METAL    FOE 

High-Speed  Engine,    Dynamo,    Rolling-Mill,   Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL   CO., 


London  Office  :  75  Queen  Victoria  St. 
Chicago  Office  :        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortland  Street.  NEW  YORK. 


The  Hardware  Trade 


Manilla 
Brown  Wrapping 
Hardware  Manilla 
Leather  Manilla 

Etc.,  Etc. 


Would  do  well  to  get  our 
quotations  on  paper  made 
specially  for  their  business. 
Prices  and  samples  sent 
on  application. 


*  E.  B.  EDDY 


(0. 


Hull,  Montreal,  Toronto, 
Quebec,  Hamilton,  Kingston, 
St.  John,  Halifax,  Winnipeg, 
Victoria,  St.  Johns,  Nfld. 


To  the  Trade 
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Lemonade  Shakers 


Lemon  Squeezers   |ce  c» F[e™ 

— w —  Preserving  Kettles 


WRITE    FOR    PRICES 


RICE  LEWIS  &  50N 


LIMITED 


Cor.  King  and  Victoria  Sts. 


.   .   .  TORONTO 


Copper      u 
Range 
Boilers 


M 


Patented  Aug.   1893 


GUARANTEED 

Hydraulic  Pressure 
200  pounds 

GUARANTEED 

Against  Col  lapse 
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I    CHEAPEST  COPPER  BOILER  ON  THE  MARKET    j 

illlllllMIIIIIIIIHIIIIII!ll!MllllllHIIIIIIIIMIIIIIIM!IIM^ 


The  Booth  Copper  Co. 


Manufacturers  and 
Patentees  .... 


TORONTO 


"  Perfection  "  Inside  Seam 

ELBOWS. 

Strongest 
Handsomest 
Best 

16 

Different 
Kinds 


Standard  Patent  Stove  Pipe, 

Stove  Boards,    Coal  Hods. 

Order  All  Fall  Lines  Early. 


Kemp  Manufacturing  Go. 


TORONTO,   ONT. 
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TORONTO  AND  WINNIPEG 


We  are  and  intend  to  be  for  some  time  to  come  the  Leaders 
in  Lamps  and  Lamp  Goods 


Right  Prices,  New  Goods,  Quick  Sellers.     Write  for  Colored  Cuts  and  Price  Lists 

GOWANS,  KENT  &  CO.  Toronto  and  Winnipeg 
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THE  uses  to  which  electricity  can  be 
put,  like  space,  appear  to  be  illimit- 
able. Evidences  of  this  are  crop- 
ping up  almost  every  day.  Among  the 
latest  is  the  application  of  the  powerful 
and  unseen  power  to  the  heating  of  quilts, 
and  is  called  by  its  inventor  the  ''  thermo- 
gen."  The  invention  cons'sts  of  a  qui't 
containing  a  coil  of  wire  bent  in  the  fashion 
of  a  gridiron,  enclosed  in  insulating  and 
non-conducting  material,  and  embedded  in 
cotton-wool  or  other  soft  substance,  with  a 
silk  or  woolen  covering.  The  resistance 
offered  by  the  coil  to  the  flow  of  an  electric 
current  through  the  wire  produces  heat  in 
the  same  way  that  heat,  and,  eventually, 
light,  are  produced  in  the  filament  of  the 
glow  lamp  '  A  uniform  temperature  of 
about  150  degrees  is  thus  maint  lined,  but 
in  the  event  of  the  temperature  rising 
beyond  that  point  from  increase  of  pressure 
in  the  electric  mains,  a  fuse  instantly  melts 
and  automatic  illy  shuts  off  the  current. 
Interest  in  the  new  invention  centres  in  the 
fact  that  it  can  be  used  as  an  adjunct  to  the 
t  operating  table.  The  Lancet,  in  a  recent 
issue,  pointed  out  that  in  lengthened  opera- 
tions, or  in  those  attended  with  hemorrhage, 
where  artificial  means  to  sustain  the  patient's 
temperature  are  required,  blankets  and  hot 
water  are  a  decided  nuisance.  In  the  opinion 
of  that  journal  the  thermogen  will  be  an  in- 
valuable substitute  in  such  cases  ;  and  it 
ventures  farther  to  remark  that  those  suffer- 


ing from  chronic  rheumatism,  lumbago,  or 
senile  slowness  of  circulation,  will  find  a 
warm  friend  in  this  electrically  heated  quilt. 

*  *  * 

There  are  a  great  many  old  business  men 
who  look  with  disdain  on  the  business 
men  of  to-day  who  take  a  week  or 
two's  respite  from  the  cares  of  mer- 
cantile life.  "  We  never  took  holidays 
and  I  don't  think  the  business  men  of  to- 
day are  any  healthier  than  we  were,"  is  in 
effect  what  we  hear  the  Past  say  when  it 
sees  the  Present  skipping  about  summer 
resorts  or  lolling  about  farms  or  trout 
streams.  But  it  overlooks  the  fact  that 
business  then  and  business  now  is  sur- 
rounded by  vastly  different  conditions. 
Then  competition  was  sm  ill  and  of  a  live 
and  let  live  character,  now  it  is  large  and 
cut-throat  in  its  character  ;  then  the  merch- 
ant had  little  mental  worry,  now  he  has 
much.  In  a  word,  then  a  week  or  more's 
respite  from  b  isiness  was  perhaps  not 
necessary  ;  now  it  is  absolutely  so  if  prema- 
ture breaking  up  is  to  be  avoided. 

*  *  * 

But  even  granted  that  holidays  are  no 
more  necessary  now  than  a  generation  ago, 
that  is  no  reason  w"hy  the  Present  should  do 
as  the  Past  did  in  this  respect.  The  Creator 
never  intended  that  man's  life  should  be  all 
work  and  no  play,  even  if  He  did  sentence 
our  first  parents  to  earn  their  bread  by  the 
sweat  of  their  brow.  It  is  only  necessary 
that  we  should  sweat  long  enough  to  earn 
our  bread  and  butter  and  create  a  little  sur- 
plus for  rainy  days.  We  are  not  commanded 
to  work  on  forever  at  a  treadmill,  as  some 
evidently  believe.  Pleasure  is  bequeathed 
to  us  as  well  as  work,  although,  and  fortun- 
ately so,  the  proportons  of  the  latter  exceed 
the  former  considerably.  If  this  were  not 
so  pleasure  would  be  work  and  work  would 
be  pleasure.  Some  probably  do  wish  that 
the  latter  was  the  order,  but  they  are 
lazy  people.  It  is  not  the  slothful 
merchant  or  clerk  or  whatever  his  avoca- 
tion may  be  that  needs  recreation.     He  will 


die  of  dry  rot  anyhow,  and  recreation  won't 
prevent  it.  It  is  the  live,  pushing,  energetic 
man  that  needs  rest  and  recreation  in  order 
that  the  machinery  of  mind  and  muscle  may 
not  wear  out  too  soon.  But  the  man  who 
gets  away  for  a  spell  fiom  the  cares  and 
anxieties  of  business  and  the  sledge-himmer 
work  of  every  day  life,  gets  something  more 
than  rest  and  improved  health.  He  gets 
ideas.  He  rubs  shoulders,  whether  he  hies 
away  to  the  city  or  the  country,  with  people 
other  than  whom  he  is  ordinarily  brought 
into  contact  with,  during  the  processof  which 
many  cobwebs  are  brushed  from  him  and  he 
gathers  new  ideas  of  business,  of  humanity, 
of  the  world  ;  and  he  comesback  to  his  duties 
more  vigorous  in  body  and  in  mind,  broader 
in  his  views  and  better  equipped  to  fight  the 
battle  of  life.     Old  man,   young  man,  take  a 

holiday. 

*  *  * 

The  immigration  problem  of  the  United 
States  seems  to  be  solving  itself.  The 
ma  ses  of  Europe  have  learned  that  the 
land  of  the  Stars  and  Stripes  is  no  longer 
the  land  flowing  with  milk  and  honey  that  it 
was  supposed  to  be.  Canadians  are  flocking 
back  again  to  the  land  of  their  birth,  and  the 
outgoing  steamers  from  New  York  are 
crowded  with  emigrants,  the  number  leaving 
during  the  month  of  July  being  nearly  20,000. 
This  is  more  by  over  8,ooo  than  the  immi- 
grants who  came  in  during  that  month.  If 
in  these  outgoings  are  included  the  elements 
that  are  threatening  the  peace  of  the  Re- 
public, our  cousins  are  indeed  to  be  con- 
gratulated. Nature  frequently  does  for  us 
what  we  cannot  do  ourselves. 

*  *  * 

The  handling  of  bicycles  and  bicycle  sun- 
dries will  be  a  feature  of  the  hardware  trade 
next  season.  The  wind  foretelling  its  com- 
ing can  be  heard  in  the  mulberry  trees.  The 
present  season  has  seen  a  marked  develop- 
ment in  the  bicycle  trade  with  hardware- 
men  ;  but  next  season,  there  is  every  indi- 
cation, the  development  will  be  much  more 
marked.  It  is  not  too  soon  for  retailers  to 
lay  out  their  plans  for  1895.  There  is  noth- 
ng  like  taking  time  by  the  forelock. 


HARDWARE. 


THE  NEW  AMERICAN  TARIFF. 

THE  United  States  House  of  Repre- 
sentatives showed  its  good  sense 
in  adopting  the  tariff  bill  as  it  came 
from  the  Senate  when  it  became  evident 
that  it  was  that  bill  or  nothing. 

This  branch  of  Congress  stood  to  its 
guns  as  long  as  it  was  necessary  in  order  to 
demonstrate  its  principles,  but  when  this 
object  was  served  and  there  was  not  the 
remotest  chance  of  the  Senate  surrendering, 
it  would  have  been  foolishness  to  have  con- 
tinued the  warfare,  particu'arly  when  by  so 
doing  the  agony  of  the  country  would  have 
been  prolonged  without  any  good  being 
accomplished.  Congress  had  been  deal- 
ing with  the  bill  for  about  a  year,  and  that 
was  ong  enough  to  have  tried  the  patience 
of  any  people. 

The  people  of  this  country  would  not  have 
stood  the  dilly-dallying  so  long,  that  is  sure. 
All  that  is  now  necessary  in  order  to  make 
the  bill  law  is  the  signature  of  the  Presi- 
dent, or  it  will  become  so  by  the  lapse  of 
time  unless  Mr.  Cleveland  chooses  either  to 
veto  or  sign  it. 

The  tariff  does  not  bear  much  resemblance 
to  the  Wilson  bill,  but  from  either  the  tariff 
reformers'  point  of  view  or  from  a  Canadian 
point  of  view  it  is  an  improvement  on  the 
McKinley  bill.  That  the  latter,  however, 
are  not  satisfied  is  evidenced  by  the  five 
weeks' stand  of  the  House  in  opposition  to 
the  Senate  bill,  and  the  tone  of  the  press 
and  the  utterances  of  public  men  since  the 
House  surrendered.  A  still  more  empha  ic 
evidence  is  the  separate  bills  passed 
in  the  lower  branch  of  Congress  placing 
coal,  iron  ore,  barbed  wire  and  sugar  on  the 
free  list.  These  bills  will  not  pass  the 
Senate,  that  is  a  foregone  conclusion  But 
their  import  lies  in  the  fact  that  they 
are  a  declaration  from  the  tariff  reformers 
that,  although  they  did  not  get  all  they 
wanted  or  expected  to  get,  they  are  still  on 
the  war  path. 

The  new  tariff  on  those  articles  which 
most  interest  the  trade  in  this  country  is  as 
follows  : 

Coal  tar  colors  or  dyes,  25  per  cent  ;  old 
tariff,  35  per  cent. 

Ge'atine,  glue,  isinglass  or  fish  glue,  25 
per  cent.  ;  old,  i>£c  per  lb.  to  30  per  cent. 

Cod  liver  oil,  20  per  cent.  ;  old,  1 5c.  per 
gallon. 

Castor  oil,  35c.  gallon  ;  old,  80c.  gallon. 
Flaxseed  or  linseed  oil,  20c.  gallon  ;    old, 
32c.  gallon. 

Seal  and  other  fish  oil  n.e.p.,  25c.  gallon  ; 
old,  8c.  gallon. 

Chrome.yellow,  chromegreen.and  allother 
chromium  colors  in  which  lead  and  bichro- 
mate of  potash  or  soda  are  component 
parts  dry,  or  ground  in,  or  mixed  with  oil, 
or  in  pulp  or  mixed  with  water,  3c.  lb.;  old, 
4'Ac  lb. 


Ochre  and  ochrey  earths,  \%c.  lb.;  old, 
iy2c.  lb. 

Ultramarine  blue,  whether  dry,  in  pulp,  or 
mixed  with  water,  3c.  lb.;  old,  4^c.   lb. 

Varni  hes,  including  so-called  gold  size, 
25  per  cent.;  old,  35  per  cent. 

Vermilion,  including  red  and  other  colors 
containing  quicksilver,  dry  or  ground  in  oil 
or  water,  20  percent.;  o'd,  20c.  lb. 

Whiting  and  Paris  white,  dry,  ]iz.  lb.; 
ground  in  oil  or  putty,  >£c.  lb.;  old,  3c.  lb. 
Zinc,  oxide  of,  and  white  paint  or  pigment 
containing  zinc,  dry  or  ground  in  oil,  ic.  lb.; 
old,  when  not  containing  dry  lead,  Xc-  lb., 
when  ground  in  oil,  %z.  lb. 

White  lead,  and  white  paint  and  pigment 
containing  lead,  dry  or  in  pulp  or  ground  or 
mixed  with  oil,  \l/zC.  lb.;  old,  3c.  lb. 
Lime,  5c.  100  lbs.;  old,  6c.  100  lbs. 
Plaster  of  Paris,  ground,  $1   ton;    old,  $1 
ton. 

Iron  ore,  40c.  ton  ;  old,  75c.  ton. 
Iron  in  pigs,  iron  kentledge,  spiegeleisen, 
ferro -manganese,  ferro-silicon,  wrought  and 
cast   scrap   iron    and  scrap  steel,    $4   ton  ; 
old,  3- ioc.  lb 

Round  iron  in  coils  or  rods,  less  than 
7-16  in.  in  diameter,  and  bars  or  shapes  of 
rolled  iron,  n.e.p.,  4-5C  lb. ;  old,  1  i-ioc. 
lb. 

Bar  iron,  rolled  or  hammered,  6-ioc.  lb.  ; 
old,  8  10  to  ic.  lb. 

Beams,  girders,  joists,  angles,  channels, 
etc.,  6- ioc.  lb.;  old,  9-ioc  lb. 

Boiler  and  other  tubes,  pipes,  flues,  or 
stays  of  wrought  iron  or  steel,  25  per  cent.; 
old  2]/zZ.  per  lb. 

Bolts  and  finished  hinges  or  hinge  blanks, 
whether  iron  or  steel,  ij^c  lb. 

Cast  iron  pipe  of  every  description,  6- ioc. 
lb  ;  old,  9- ioc.  lb. 

Cast  iron  vessels,  plates,  stove  plates,  sad 
irons,  etc.,  8-ioc  lb  ;  old,  1  2-ioc  lb. 

Castings  of  malleable  iron  not  specially 
provided  for,  9- ioc  lo. ;  old,  i^c.  lb. 

Cast  hollow  ware,  coated,  glazed  or  tin- 
ned, 2c.  lb.;  old,  3c.  lb. 

Chains,  30  per  cent.;  old,  1  6-ioc.  to  2>£c 
lb. 

Files,  file  blanks,  rasps,  35c  to  $1  perdoz.; 
old,  35c  to  $2  per  doz. 

Cut  nails  and  cut  spikes  of  iron  or  steel, 
22^  percent.;  old,  ic.  lb. 

Horseshoe  nails,  hob  nails,  and  all  other 
wrought  iron  or  steel  nails,  n.o.p.,  30  per 
cent. ;  o'd,  4c  lb. 

Wire  nails,  25  per  cent.;  old,  2  to  4c  lb. 
Spikes,    nuts    and    washers,    and    horse, 
mu'e  or  ox  shoes,  25  per  cent.;  old,  1  8- ioc 
lb. 

Cut  tacks,  brads  or  sprigs  of  all  kinds,  25 
percent.;  old,  2%  to  2^c  lb. 

Rivets  of  iron  or  steel,  25  percent.  ;  old, 
2j£c  lb. 


Cross-cut  saws,  6c  linear  foot  ;  old,  8c. 
linear  foot. 

Mill  saws,  ioc.  linear  foot  ;  old,  ioc.  per 
linear  foot. 

Circular  saws,  25  per  cent.;  old,  30c  per 
cent. 

Hand,  back  and  all  other  saws,  n.o.p.,  25 
per  cent.;  old,  40  per  cent. 

Wood  sere    s,  3  to  ioc  lb.;  old,  5  to  14c.  lb. 
Brass  in  bars  or  pigs,  old  brass,  c'ippings 
from  bracs,  or  Dutch  metal, etc  ,  10  per  cent  ; 
old,  i^c  lb 

Copper  in  rolled  plates,  called  braziers' 
copper,  s-heets,  rods,  pipes  and  copper  bot- 
toms, 20  per  cent.;  o'd,  35  per  cent. 

Lead  ore  and  lead  dross,  %z.  lb.  ;  old, 
\%c.  lb. 

Lead  in  pigs  and  bars,  molten  and  old  re- 
fuse lead  run  into  blocks  and  bars  and  old 
scrap  fit  only  -to  be  manufactured,  ic  lb.  ; 
old,  2c  lb. 

Lead  in  sheets,  pipes,  shot,  glaziers'  lead 
and  lead  wire,  \%c.  lb  ;  old,  2^c  lb. 
Nickel,  6c  lb  ;  old,  ioc  lb. 
Mica,  20  per  cent.;  old,  35  per  cent. 
Zinc  in  blocks  or  p  gs,  ic.   lb.  ;  old,  i^c. 
lb. 

Zinc   in  sheets,   not  polished    nor  further 
advanced  than  rolled,  1  %c.  lb. ;  old,  2^c  lb. 
Matches,  20  per  cent. ;  old,  ioc  per  gross 
to  ic  per  1,000  matches. 

Copper,  imported  in  the  form  of  ores,  free; 
o'd,  iy&c.  lb. 

Copper  in  plates,  bars,  ingots  or  pigs,  and 
other  forms  not  manufactured,  n.o.p.,  free  ; 
old,  ic.  lb. 

Plows,  tooth  and  disk  harrows,  harvesters, 
reapers,  agricultural  drills,  etc..  provided 
that  country  from  which  exported  does  not 
impose  an  import  duty,  free  ;  old,  45  per 
cent. 

Timber,  hewn  and  sawed,  and  lumber 
used  for  spars  and  in  building  wharves,  free; 
old,  10  per  cent. 

Timber,  squared  or  sided,  free  ;  old,  %c. 
cubic  ft. 

Sawed  boards,  p'ar.ks,  deals,  and  other 
lumber  dressed,  except  boards,  planks,  deals 
and  other  lumber  of  cedar,  lignum  vita?, 
mahogany,  rosewood,  satinwood  and  other 
cabinet  wo  ds,  free  ;  old,  $1  per  1000  ft. 
Pine  clap  board,  free  ;  old,  $1  per  1000  ft. 
Spruce  clapboard,  free  ;  old,  $1.50  per 
1000  ft. 

Hubs  for  wheels,  posts,  etc.,  free  ;  old,  20        *, 
per  cent. 

Laths,  free  ;  old,  1 5c  1000  ft. 
Pickets  and   palings,  free  ;    old,    10   per 
cent. 

Shingles,  free  ;  old,  20  to  30c  per  1000. 
Paris  green,  12^   per   cent.;  old,  25   per 
cent. 

Bituminous  coal,  40c  per  ton  ;  old  75c 
per  ton. 
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Tin  plates,  i  i-i 5c.  per  lb.;  old,  2  2-ioc. 
per  lb. 

The  following  is  a  statement  of  the  aver- 
age ad  valorem  rates  of  duty  of  the  McKin- 
ley  law  and  the  Senate  bill,  with  the  per- 
centages of  reduction  made  by  the  Senate 
bill  on  the  first  mentioned  articles  : 

P.  c.  re- 
duction 
from  i\Ic- 
McKinley    Senate      Kinley 
law.         Bill.  Law. 

Castor  oil ico.35     43  87  56  28 

Cod  liver  oil 28  65     20.00     30  19 

Ochre 19.64     16.37  18.66 

Spirit  varnishes 69.56     59.56  14.38 

Other  varnishes 35-oo     25.00  28.57 

Whiting,  dry 142.48     71.24  50.00 

do.      ground  in  oil.  .  189  50     94.75  50.00 

White  lead 59-2 1     29.60  50.00 

Plate  glass,  unsilvered, 

cast,  etc 98-174  88  122  10-30 

Plate  glass,  fluted,  etc.  49-64  37-43  25-33 
Plate  glass,  cast,  silver- 
ed   49-39  31-28  36.67 

Stained  or  painted  win- 
dow glass 45.00     35.00  22.22 

Iron  ore 42.77     22.77  46.67 

Iron  in  pigs,  etc 26-41     15-21  40.47 

Scrap  iron 47-83     2847  40.48 

Scrap  steel 43.00    25.59  4049 

Bar  iron 25-53  16-32  25-40 

Bars  rolled  iron 61  77  44.93  27  25 

Biiler    or    other  plate 

or  steel 54-Oo  25. co  53  70 

Rails  of  steel 58.24     3399  2447 

Sheets,  of  iron   or  steel, 

common  or  black. . .   25-70  20-55  2I-3o 

Tin   plates 7844  4232  4605 

Tin,  manufactures  of . .    5500  35.00  36.36 

Steel  ingots,  etc 29-50  20-40  2j  35 

Wire  lods 3400  2267  3333 

Cast  iron  vessels,  etc. .   26.97     17  98  33  33 

Malleable  iron  castings  31  83  16  37  48  57 

Hollow  ware 35.33  23.55  33-34 

Chains 47-28  30.00  36.55 

Firearms '....41-80  30.00  27-62 

Nails 23-46  2530  4-46 

Railway  fish  plates....   72.18  25.00  65.63 
Hand,  back  and  other 

saws 40.C0  25.00  37.50 

Screws 47-m  3367  28-40 

Plates,  rolled,   braziers' 

copper 35-oo  20.00  42.86 

Lead  sheets 36.65  18.33  50.00 

Nickel 23.57  14-26  40.00 

Zinc  in  sheets 29.19  14.59  50.00 

Manufactures  of  metals  45.00  35.00  22.22 
Cables,      cordage    and 

twine 16-31  10-20  40  67 

Coal,  bituminous 22.72  12-12  46.65 

Coke 20.00  15.00  25.00 

Matches  33-93  20.00  41.06 

Plates   of  copper    not 

rolled,  etc 1 1.80  Free    100.00 

Composition  of  metal, 

copper 6.49  Free    100.00 

Binding  twine 6.47  Free    100.00 

As  a  result  of  the  disposal  of  the  tariff,  the 

Canadian  hardware  tiade  looks  for  a  better 


and  more  settled  trade  here,  it  being  an- 
ticipated that  United  States  manufacturers 
and  jobbers  will  now  get  more  satisfactory 
prices  in  their  own  country,  thus  removing 
the  cause  of  the  shipment  of  so  many  goods 
into  Canada  during  the  last  few  months  at 
cut  prices. 


AN  IRON  BROKER  TALKS. 

AN  iron  broker  talking  to  HARD- 
WARE'S Montreal  correspondent  on 
Saturday  last  referred  to  the  dulness 
in  tin  plates  as  unusual  throughout  the  pre- 
sent summer. 

"I  can  never  recdl  a  time"  said  he, 
"  when  buyers  were  more  captious  than  they 
are  at  present.  Every  thing  seems  to  favor 
them,  and  the  fact  that  they  have  not  been 
nipped  for  supplies  no  doubt  counts  for  a 
good  deal  in  creating  the  indifferent  dis- 
position that  they  now  display  regarding 
future  supplies.  This  indifference  was  very 
evident  about  a  fortnight  or  three  weeks 
ago.  The  general  tenor  of  cables  on  tin 
plates  at  that  time  was  firmer,  yet 
the  fact  did  not  make  buyers  budge  a 
single  peg  from  the  careful  course  which 
they  have  been  pursuing  all  along.  Their 
policy  has  turned  out  all  right,  too,  for 
orders  for  tin  plates  can  be  booked  to  day  as 
cheaply  as  ever. 

"With  regard  to  the  future  of  the  market 
it  is  difficult  to  speak.  Now  that  the  Am- 
erican tariff  is  settled  some  people  anticipate 
that  it  will  have  some  influence  on  the 
British  markets  in  shaping  values  higher. 
I  cons:der  it  doubtful,  however,  whether  any 
change  that  may  result  can  have  any  radical 
effect  on  values  on  the  article  in  Canada 

"  So  much  for  tin  plate,  and  now  I  noticed 
that  last  week  you  had  something  to  say  re- 
garding American  pig  iron.  The  people 
you  spoke  to,  as  I  understand  it,  seemed  to 
think  that  competition  from  American  pig 
as  far  east  as  Montreal  was  only  temporary. 
I  can't  say  that  I  exactly  agree  with 
them,  and  I  think  that  we  are  likely  to 
see  American  pig  iron  a  prominent  line 
of  supply  here  for  some  time  to  come.  In 
any  event,  if  the  Canadian  pig  iron  makers 
are  going  to  keep  it  out,  their  profits  will  be 
cut  into  deeply.  Why,  I  am  given  to  under- 
stand that  pig  iron  can  be  made  in  Alabama, 
in  fact  is  now  produce  i  there  at  a  cost  of 
$6.50  per  ton.  If  this  is  correct,  it  means 
that,  even  allowing  for  the  distance,  this 
Southern  iron  is  going  to  have  something  to 
do  with  prices  not  only  in  the  United  States 
but  in  Canada.  I  consder  that  the  Bir- 
mingham, Ala.,  iron-workers  deserve  high 
credit  if  they  have  attained  this  result.  It 
must  be  due  to  close  attention  and  economy 
in  all  departments,  great  care  in  mining 
operations,  in  the  washing  of  coal,  and  the 
manufacture  of  better  coke,  resulting  in  a 
lower  fuel  consumption  and  a  larger  outpui 
of  iron." 


THE  BITER  WAS  BITTEN. 

WOULDN'T  it  be  a  good  idea,"  asked 
the  disinterested  friend,  "to  put  a 
high-grade  bicycle  in  your  window 
and  mark  it  $50,  or  some  such  price  ?  You'd 
lose  some  money  on  it,  of  course,  but  look  at 
the  advertising  you'd  get  out  of  it.  Every- 
body in  town  would  be  talking  about  it  in- 
side of  twenty-four  hours,  and  your  store 
would  get  a  reputation  for  selling  good  ma- 
chines cheap  that  would  be  worth  hundreds 
of  dollais  to  you." 

"  That's  not  a  bad  scheme,"  said  the 
bicycle  dealer,  after  thinking  it  over. 
"John,"  he  C3lled  to  one  of  the  boys,  "put 
that  Greased  Lightning  racer  in  the  front 
window  and  mark  it  $50." 

"But"— 

"  Never  mind  arguing  the  matter.  I 
know  what  I  am  doing." 

The  Greased  Lightning  racer  was  placed 
conspicuously  in  the  show  window,  with  the 
$50  tag  appended. 

"  Now,"  said  the  disinterested  friend, 
"that  looks  something  like  it.  You'll  see  a 
crowd  gathering  there  inside  of  five  minutes. 
By  the  way,  you  may  just  consider  that  ma- 
chine sold.  I'll  take  it  off  your  hands.  But 
I'm  no  hog,"  he  added  cheerfully.  "  I'll  let 
it  stay  in  your  window  till  to-morrow  morn- 
ing."    • 

"  Wasn't  that  rather  an  unhandsome 
trick?"  asked  the  silent  partner  after  the 
disinterested  friend  had  gone  away.  "No," 
reflected  the  dealer.  "  That  machine  has 
been  on  hand  two  years,  but  it's  worth  every 
cent  of  $47.50. — Chicago  Tribune. 


TO  AUSTRALIA  IN  TWELVE  HOURS. 

I  hear,  says  a  writer  in  the  Pall  Mall 
Gazette,  of  London,  that  a  respectable  North 
country  merchant  has  invented  a  means  for 
getting  to  Australia  in  12  hours,  a  means  so 
simp'e  that  I  fancy  it  must  have  occurred  to 
a  good  many  people  already.  Every  one 
knows  that  the  world  spins  around  on  its 
axis  once  in  24  hours.  Whence  it  is  clear 
that  if  you  hang  yourself  up  somewhere  and 
wait,  in  12  hours  Australia  will  be  under 
your  feet,  and  you  will  only  have  to  step 
down  in  order  to  be  comfortably  there.  The 
good  merchant  proposes  to  send  passengers 
up  in  a  well-appointed  balloon,  where  they 
will  wait  until  Australia  comes  round.  It  is 
an  admirable  scheme. 


FRONTIER  MERCHANTS  "EXCURT." 

The  Frontier  Merchants'  Association  held 
its  annual  excursion  to  Toronto,  Wednesday. 
There  were  nearly  170  in  the  party,  and 
among  those  comprising  it  were  noted  Wm. 
and  E.  W.  Vabey,  J.  J.  Kelly,  E.  E.  Hart, 
J.  H.  Atwood,  Thos.  H.  Allan,  Geo.  A. 
Clark,  A.  B.  Hurrell,  J.  T.  James,  Mrs. 
Benner,  all  merchants,  of  International 
Bridge.  An  effort  was  made  to  induce  the 
Fort  Erie  merchants  to  close  up  their  stores 
and  come  along  with  the  party,  but  John 
Sheppard  was  the  only  one  who  saw  fit  to 
comply.  The  day  was  fine,  and,  of  course, 
the  excursionists  had  a  good  time. 
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THE  POLICY  OF  THE  PATRONS  OF 
INDUSTRY. 


I 


N  the  Toronto  Saturday  Night  of  August 
4th,  "Mack"  scores  the  "patron"  policy 
in  the  following  terms  : 

Two  weeks  in  the  country  have  convinced 
me  that  the  newspapers  of  the  various  cities 
in  Ontario,  and  the  politicians  by  their 
speeches  and  manceuverings,  have  put  an  in- 
jury upon  this  province  that  will  not  be  so 
easily  remedied.  *  *  *  The  towns- 
people, infatuated  with  political  cunning,  did 
not  pause  to  consider  that  every  vote  they 
cast  for  a  Patron  candidate  added  length  of 
days  and  gave  succor  and  strength  to  an 
organization  that  would  have  cows  pasture 
in  the  market  squares  and  have  bats  fly 
about  in  every  shop  at  present  occupied  by 
a  local  retailer  of  merchandise. 

In  South  Grey  the  situation  was  the 
same.       *      *      * 

This  language  [of  mine]  can  only  be  cal  ed 
exaggerated  on  the  ground  that  the  Patrons 
are  too  human  to  stick  together  long  enough 
to  accomplish  the  ends  they  have  in  view. 
The  town  of  Seaforth  and  the  town  of  Dur- 
ham and  the  town  of  Kincardine,  and  all 
other  towns  and  villages,  are  considered  un- 
necessary in  the  Patron  scheme  of  political 
economy.  If  we  may  assume  that  their 
logic  is  indicated  by  their  commercial 
scheme,  we  must  conclude  that  they  con- 
sider the  exis  ence  of  a  town  in  the  centre  of 
a  farming  district  as  conclusive  evidence  of 
their  being  robbed  ;  and  when,  by  d  verting 
their  trade,  they  succeed  in  drying  up  the 
channels  of  business  that  have  kept  the  town 
alive  and  cause  it  to  languish  and  its  build- 
ings to  decay  and  fall  into  the  streets,  then 
only  can  they  re  t  assured  that  that  robbery 
has  ceased.  The  idea  that  all  men  who  do 
not  grow  grain  or  produce  food  or  manufac- 
ture implements  used  upon  the  farm  are 
middleman  and  useless  drones  in  the  hive  of 
life,  is  a  favorite  dogma  wih  a  prevalent 
variety  of  farmer  who  is  more  given  to  argu- 
ment in  the  vi  lage  bar  than  to  cultivating 
his  fields.  The  attempt  to  organize  all  these 
theorists  into  a  compact  body  and  to  gather 
round  them  all  those  hard-headed  and  honest 
men  who  abound  in  agricultural  Ontario,  was 
not  to  be  feared  until  the  cause  was  engineered 
through  a  general  election  with  considerable 
success.  But  now,  with  sixteen  or  seventeen 
representatives  in  the  Legislature  and  the 
prospect  of  further  gains  should  other  con- 
stituencies be  opened  up,  there  is  reason  to 
fear  that  the  movement  will  in  some  districts 
embrace  the  entire  farming  community,  and 
leave  retail  businesses  no  option  but  to  go 
out  of  existence.  And  this  is  the  charge 
against  politicians  and  local  party  papers, 
that  they  have,  in  their  blind  eagerness  to 
discomfit  an  old  time  opponent,  fustered  a 
new  antagonist,  who  will  turn  out  to  be  not 
only  politically  adverse  but  who  is  bent  upon 
financial  reprisals  that  extend  to  the  bitter- 


est limit  and    cease  only   when   its  strength 
fails 

Suppose  that  the   attempt  to  organize  the 
farmers  should  succeed — the  movement  has 
been  assisted  in  very  unexpected  quarters — 
and  they  should  become  a  compact  body  for 
business    purposes.      The    pith    of     Patron 
gospel    is    that    the    middleman  is  an  ex- 
crescence, and  that  the  farmer  can  and  shall 
deal  direct  with  the  factory,  the  refinery,  ihe 
first  producer  of  whatever   he    needs.     This 
sounds  very  simple.   Goods,  however,  require 
to  be  stored  and  insured  and   parceled  and 
shipped  whether  the  distributing  point  be  in 
a  country  town    or  in   the  wholesale  quarter 
of  the  metropolis.     The   starving-out   of  re- 
tail stores  would  re;ult  in  fattening  a  host  of 
so-called    wholesale    houses.     They    could 
not  handle  the  trade  of  the  country  without 
increased  premises  and  a  multiplication   of 
clerks.     The  man  who  formerly  conducted  a 
little  business  in  a  western   village  and  sup- 
plied  a  hundred  farmers  with    necessaries, 
would  now  hustle  behind  a  counter  in  a  To- 
ronto supply   house  and  fill  the  needs  of  his 
old  customers.     But  there   would  be   many 
points  of  difference  be. ween  the  first  and  the 
last  condition.     For  one  thing,  ihere  would 
be  a  little  bui  ding,  a  combined   house  and 
store,  standing    idle  in   Elmroot.      It  would 
yield  no    taxes  for  school    purposes,  contri- 
bute  no  sum  to  church  support,   and  into 
its  kitchen  there  would  not    daily  disappear 
a   basket   of  vege  ables,    meat,  poultry    or 
dairy  produce,     The  local  markets  that  dot 
the  country  would    disappear,   except    in   so 
far  as  they  are  shipping   points.     The  large 
cities  would  grow  larger,  and  the  towns  and 
\illages  would  shrivel  up,  if  all   farmers  be- 
came Patrons.     There  would  be  no  grada- 
tions between  metropolitan  and  bucolic  life. 
Those  who  could  not  find  employment  in  the 
cities  as  "middlemen"  (after  the  location  of 
middlemen  had  thus  been  transferred  from 
a  thousand  points  to  one  central  point  where 
all  su.h  lines  of  business  could  be  organized 
into  monopolistic  strength)  would   be  forced 
to  take  up  land  and  vastly  increase  the  bulk 
of  grain,  roots  and  mea's  produced  without 
widening  the  present    market  by   an    inch. 
In  fact,  all  these  people  thus  forced  into  the 
business  of  agriculture  would  not,  as  at  pre- 
sent, be  consumers,  but  would  become  pro- 
ducers, so  that  for  a  reduced  demand  there 
would  be  an  increased  supply.      If  the  out- 
lying parts  of  Ontario  were  converted  into 
a  vast  field  of  grain  and    all  capitalists  and 
handlers  were  centered    in  the  cities,  things 
would  in  this  modern  day  be   in  such   pretty 
shape  for  the  operation  of  combines  and  the 
practice  of  op),  ression  that  history  could  offer 
nothing  to  compare  with  the  conditions  that 
would  ensue. 

At  present,  between  the  granary  of  the 
farmer  and  the  vast  storehouse  of  the  mil- 
lionaire, there  stand  a  dozen  shrewd  men 
bidding  against  each  other,  interested  in 
keeping  corn  moving  in  Egypt,  and  check- 
mating the  mammoth  purchasers  who  would 


corner  grain  and  starve  the  world   into  pay- 
ing   extortionate  prices    for   food.     At    one 
time  in    France  when    means  of  transport 
were   crude,  manipulators    bought    up    the 
staple  food  supply  of  the  realm,  and  allowed 
75  per  cent,  of  it  to  rot  so  that   during  the 
ensuing  famine    they  could  secure  fabulous 
prices   for   the  preserved  25    per  cent.     In 
these  days  when  fortunes  are   so  vast  and 
when  time  aTd  space  are  annihilated  by  swift 
steamers  and  marine  cables,  the  inextricable 
complication  of  the  commercial  fabric  is  the 
only  thing  that   prevents  a  few    men    from 
getting  the  whole  earth  under  their  thumbs. 
The  simplifying  projects   of  the   Patrons  if 
successful  to  the  fullest  extreme  (as  they  can 
never  be,  however),  would  restore  the  social 
situation  of  the  Middle   Ages  when  all  men 
were  clear-cut  into   two    classes,  serfs  and 
masters.     The  tiller  of  the  soil  would  sub- 
scribe to  no  oath  of  fealty  to  the  million  ire 
in  his  city  office,  but  after  the  whole  country 
outside  the  cities  had  been  converted  into 
one  vast  farm,  the  social  grades  w.  uld  dis- 
appear with  the  commercial  grades,  and  the 
great    dealers    of  the   city    would    demand 
and     secure     the     products     of    the     farm 
at     whatever     price     they    care  J    to    give. 
The    natural    trend  of    events    is    towards 
government    by    finance    rather    than     by 
family.       Hereditary     rule     is     weakening. 
Patriotism    was    once    the     life-principle  of 
politics,  and  trade  had  to  accommodate  it- 
self to  such  conditions  as  the  jealous  observ 
ance  of  the   national   honor   might  impose. 
Nowadays  patriotism   and    national   honor 
must    reconcile  themselves  to   the  require- 
ments  of  trade.     There   must   come  a  day 
when  a  metropolitan  board  of  tr.:de  will  rule 
a  nation    more    intimately    and  surely  than 
will   its   parliament  and   senate.     And   this 
govern  ng  body  will  not  be  composed  of  men 
elected  by  the  votes  of  the  people,  but  of  men 
who  shall  mount  up  by  the   propelling  force 
of  dollars  and  are  made  great  by  their  com- 
mercial acumen.     To  simplify  the  commer- 
cial tangle,  as  the  Patrons  purpose  doing, 
would  bring  that  day  at  once  upon  u-,  and 
we  should  have  a   nobility  of  moneyed  bar- 
ons, lords  and  masters  more  potent,  tyran- 
nical   and  unfeeling   than    their    hereditary 
forerunners. 

When  we  discuss  the  Patrons  and  their 
commercial  objects  it  does  not  do  to  lightly 
ridicule  what  they  propose  doing.  Suppose 
that  they  should  produce  in  their  midst  a 
Wiman  or  a  Van  Home,  with  a  genius  for 
organization,  could  not  such  a  man  perfect 
the  scheme  to  a  degree  at  all  events  suffi-  T 
cient  to  stagger  for  ten  years  the  local  trade 
of  every  town  in  the  country,  and  to  make  a 
lasting  effect  upon  the  domestic  commerce 
of  the  continent  ? 

It  is  said  by  some  that  the  Patrons  have 
abandoned  their  commercial  purposes,  and 
but  se»k  to  bring  about  certain  legislative 
reforms.  Don't  you  believe  it.  There  are 
shrewd  men  in  the  order  who  started  out  in 
the  belief  that  the  failure  of  the  Grange  move- 
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ment  was  due  to  its  utter  nsignificance  in 
politics,  to  its  lack  of  weight  with  Parlia- 
ment and  its  consequent  want  of  glitter  and 
prestige  in  the  eyes  of  farmeis.  These 
faults,  which  doomed  the  Grange  move- 
ment, have  been  remed'ed  in  the  Patron 
movement  with  a  success  that  its  promoters 
could  scarcely  have  hoped  for.  The  Pations 
can  almost  balance  parties  and  dicta  e  terms 
before  one  item  of  business  is  undertaken  in 
the  Ontario  Legislature.  But  this  is  not  the 
end  the  Patrons  have  in  view—  it  is  only  the 
means  to  an  end.  It  imparts  consequence 
to  the  organization  and  enables  it  to  enroll 
hosts  of  members  every  night  throughout 
the  land. 


HINTS  ON   CYCLE   REPAIRS. 

THE  repairing  of  broken  spokes  is  a 
piece  of  work  that  the  country  iron- 
monger is  sure  to  be  asked  to  perform 
pretty  often,  says  a  writer  in  London  Hard- 
wareman.  It  is  not  always  an  easy  job,  and 
I  have  painful  recollections  of  a  veritable 
"  poker"  with  which  a  professed  cycle  agent 
adorned  my  big  driving  wheel  some  years 
ago.  Probably  all  of  my  readers  will  have 
observed  that  the  spokes  are  arranged  in 
either  of  two  ways,  in  some  wheels  they  are 
placed  radially  to  the  centre  of  the  wheel,  in 
others  they  run  to  the  edges  of  the  flanges 
of  the  hub  ;  the  first  are  called  "direct,"  the 
others  "  tangent "  or  "  laced."  Direct  spokes 
are  usually  provided  with  a  head  at  one  end 
and  a  screw  thread  at  the  other;  correspond- 
ingly, the  rim  is  provided  with  a  clearance 
hole  and  the  flange  with  a  tapped  hole  ;  the 
spoke  is  passed  in  through  the  hole  in  the 
rim  and  the  threaded  end  is  screwed  into 
the  hole  in  the  flange.  It  will  be  readily  seen 
that  in  a  direct  spoked  driving  wheel  there 
is  a  great  cross  shearing  strain  on  the  spokes 
just  where  they  emerge  from  the  flanges, 
and  that  they  are  more  liable  to  break  there. 
Various  plans  have  been  resorted  to,  to  over- 
come this  defect  ;  one  is  to  "butt"  the 
spokes,  that  is,  jump  them  up  for  a  short 
distance  at  the  end,  or,  as  a  matter  of  fact, 
to  mike  the  spokes  from  wire  of  the  size  re- 
quired for  the  butt  and  draw  down  the  rest 
to  the  size  required  for  the  length  ;  another 
plan  is  to  "bury"  part  of  the  spoke  in  the 
flangp,  that  is,  to  arrange  the  lengths  of  the 
whole  spoke  and  of  the  screwed  part  of  it  so 
that  when  the  spoke  is  screwed  up  to  the  re- 
quired tension  a  short  distance  of  the  plain 
part  of  the  spoke  will  he  in  the  hole  in  the 
r  flange  as  well  as  the  threaded  part ;  often 
both  of  these  means  are  adopted.  The  idea 
in  both  cases  is  to  take  the  shearing  strain 
off  the  weakest  part  of  the  spoke  ;  in  a  plain 
spoke  this  is  obviously  the  top  of  the  thread; 
butting  the  spoke  strengthens  the  part  that 
is  to  be  weakened  by  cutting  the  thread,  and 
the  increase  of  thickness  in  the  butt  should 
be  at  least  equal  to  twice  the  depth  of  the 
screw-cut,  in  order  to  obtain  the  object 
sought.     Burying   removes   the  strain  from 


the  threaded  part  to  the  plain  part.  If  a 
butted  spoke  is  used,  I  do  not  like  to  see  a 
long  part  of  the  butt  projecting  beyond  the 
flange,  as  the  risk  of  the  butted  part  itself 
breaking  is  thereby  increased  and  the  ap- 
pearance is  unsightly;  the  butt,  according  to 
my  ideas,  should  measure  about  %  in.  over 
all,  Y%  in.  threaded,  1-16  in.  plain  and  buried, 
and  3-16  in.  tapered  |shoulder  showing  be- 
yond theflange. 

Butted  spokes  are  necessarily  soft  at  the 
butt,  and  so,  theoretically  at  any  rate,  do  not 
make  so  rigid  a  wheel  as  when  plain  hard 
wire  is  used.  A  disadvantage  of  burying  is 
that  if  the  spoke  does  break,  it  goes  below 
the  surface  of  the  flange  where  it  is  even 
worse  to  get  at  than  when  it  breaks  off 
level.  In  either  case  the  first  thing  to  do  is 
to  remove  the  part  of  the  spoke  attached  to 
the  rim.  This  will  involve,  as  a  rule,  re- 
moving the  tire,  but  this  should  not  be  a 
difficult  job  after  my  earlier  remarks  ;  the 
tape  over  the  spoke  heads  is  usually  fastened 
with  cement,  but  in  the  present  Dunlop 
tires  it  is  held  by  a  small  buckle,  the  work- 
ing of  which  is  sufficiently  obvious  ;  it  can 
easily  be  refixed  with  the  aid  of  a  button  hook. 
Having  removed  this  part  of  the  spoke  the 
next  thing  is  to  get  out  the  part  that  is 
broken  into  the  flange,  and  this  is  where  the 
skill  comes  in  ;  to  make  a  good  job  a  Brad- 
bury spoke  drill  or  similar  tool  is  almost  a 
necessity.  Centre  punch  the  end  of  the 
piece  in  your  best  style,  and  if  the  mark  does 
not  come  right  in  the  centre  draw  it  care- 
fully until  it  does,  as  on  this  much  depends. 
Then  rig  up  your  driller,  fitted  with  a  left- 
hand  drill,  set  exactly  in  the  line  the  whole 
spoke  followed  and  give  a  few  turns  to  the 
left,  the  idea  being  of  course  to  unscrew  the 
broken  piece.  Then  stop  and  see  if  the  drill 
is  going  right  down  the  centre,  if  not  draw 
the  whole  carefully  and  go  on  again,  re- 
peating the  operations,  so  that  if  the  piece 
comes  out  without  spoiling  the  thread  in  the 
flange  a  new  spoke  like  the  original  may  be 
fitted  in  its  place.  Otherwise  it  will  be 
necessary  to  drill  the  hole  out  a  little  larger 
than  it  was  before  and  retap  it. 

Never  attempt  to  use  a  spoke  of  the  same 
gauge  but  with  a  thread  of  different  pitch. 
The  thread  should  be  fine,  about  24  to  30  to 
the  inch,  and  full  but  not  too  sharp  at  the 
bottom  of  the  cut  or  it  will  weaken  the 
spoke.  When  it  is  necessary  to  enlarge  the 
hole  in  the  flange,  a  larger  gauged  spoke 
should  not  be  used  but  a  butted  one  or  one 
with  a  larger  butt  than  the  original,  the 
gauge  of  the  length  being  the  same  as  the 
other  spokes  in  the  wheel ;  and  in  the  case 
of  repairs  especially  the  butt  should  not  be 
too  apparent.  If  unfortunately  the  broken 
piece  cannot  be  removed  or'drilled  through, 
the  only  thing  to  do  is  to  drill  a  fresh  hole 
as  near  to  it  as  is  safe  and  fill  up  the  old  one 
with  solder ;  take  care  to  drill  the  new  hole, 
not  radially,  but  slightly  tangentially,  so  that 
the  new  spoke  will  lead  straight  in  ;  but  it  is 


to  be  hoped  this  expedient  will  never  have 
to  be  resorted  to.  The  spokes  may  be 
threaded  by  a  circular  die  rotated  in  a  chuck 
in  the  lathe,  the  spoke  being  held  in  the 
hand  and  prevented  from  turning  by  a  spoke 
grip  or  small  hand-vice  screwed  on  to  it  ; 
or,  the  spoke  may  be  held  end  upwards  in 
the  special  clams  (before  described)  in  the 
vice,  and  a  screw  plate  be  used  by  hand  or 
a  circular  die  held  in  a  lathe  carrier  Try 
the  spoke  in  the  wheel  before  cutting  it  off 
to  length,  and  remember  that  putting  the 
head  on  will  shorten  it  a  little.  If  a  butted 
spoke  is  used  it  will  have  to  be  headed  while 
threaded  through  the  rim.  The  heading  is 
done  with  the  grooved  and  countersunk 
clams.  Moisten  the  face  of  the  hammer 
with  a  little  oil  to  prevent  the  wire  splitting. 


CHEAP,   BUT  NOT  NASTY. 

Meat-safes  of  German  manufacture  are 
to  be  seen  everywhere,  and  whatever  we 
may  think  of  the  competition,  it  must  be 
admitted  that  the  goods  are  not  only  cheap, 
but  not  nasty.  They  are  elegant  in  appear- 
ance, well  finished,  and  strong.  It  is  almost 
incredible  that  a  tradesman  should  allow 
himself  to  be  undersold  in  such  an  easily 
distinguishable  article  as  one  of  these  meat- 
safes,  yet  the  other  day  I  observed  that  a 
well-known  draper-ironmonger  is  offering  a 
certain  size  at  7s.  6d.,  while  another  trades- 
man, who  is  not  a  draper,  a  little  further  off, 
tickets  the  same  size,  in  precisely  the  same 
make,  at  nearly  double  the  price.  The  pub- 
lic are  not  blind,  and  while  they  may  admire 
the  British  pluck  and  patriotism  of  the  man 
who  sticks  up  for  his  "  fair  working  profit," 
they  will  buy  at  the  cheapest  shop. —  Iron- 
monger. 


PRISON-MADE  HOLLOW-WARE. 

It  is  stated  that  the  hollow-ware  industry 
of  the  United  States  is  seriously  threatened 
by  the  encroachments  of  convict -made 
goods.  In  one  prison  the  set  task  in  the 
case  of  tea  kettles  is  twenty-seven  daily  for 
each  man,  and  the  work  is  said  to  be  done 
at  a  cost  of  50c,  whereas  "  honest  "  labor  for 
the  same  work  costs  $2.27.  In  other  de- 
partments the  underselling  of  ordinary  labor 
is  alleged  to  be  equally  severe,  consequently 
a  bill  (known  as  the  O'Neill  bill)  has  been 
introduced  into  the  House  of  Representa- 
tives, which  seeks  to  prevent  the  transporta- 
tion of  all  prison-made  goods  beyond  the 
boundaries  of  the  State  in  which  they  are 
made,  under  heavy  penalties  and  possible 
imprisonment.  In  support  of  the  bill  a  peti- 
tion has  been  presented  to  both  the  House 
and  the  Senate,  setting  forth  the  views  of 
the  promoters  and  arguing  strongly  against 
the  employment  of  convicts  to  compete  with 
ordinary  '  honest  "  labor.  It  will  be  inter- 
esting to  note  the  fate  of  the  bill,  if  ever  it 
comes  within  the  arena  of  active  legislation. 
—  Ironmonger. 
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AN  ELECTRIC   BULLET  FINDER. 

THE  electric  bullet  finder,  or  probe,  an 
invention  of  Dr.  John  H.  Girdner,  of 
New  York,  as  explained  by  a  contem- 
porary, consists  of  an  ordinary  telephone  re- 
ceiver, an  ordinary  metal  probe  and  an  extra 
bulb  of  the  same  metal  that  the  probe  is 
made  of.  Inasmuch  as  there  is  no  battery 
connected  with  the  apparatus,  it  may  puzzle 
even  an  electrician  to  discover  wherein  the 
electrical  element  lies.  Just  here  is  where 
the  instiument  assumes  its  truly  scientific 
aspect,  for  its  invention  proves  that  there  is 
a  definite  quantity  of  electricity  in  the  body 
which  may  be  utilized  for  practical  pur- 
poses. In  short,  the  human  body  is  the 
battery  which  supplies  the  current.  Dr. 
Girdner  had  tried  for  years  to  devise  some 
surer  means  of  locating  bullets  than  was 
possible  with  the  ordinary  probe.  Some 
years  ago  somebody  had  invented  an  electric 
bullet  probe  which  depended  on  a  battery 
cell  to  supply  the  current.  But  the  trouble 
was  that  as  soon  as  the  end  of  the  probe 
was  inserted  in  the  flesh  an  electric  circuit 
would  be  established  through  the  flesh 
itself  and  the  electric  bell  would  ring.  So 
it  was  not  known  whether  a  bullet  had  been 
touched  or  not.  One  night  it  occurred  to 
Dr.  Girdner  that  the  body  itself  might  con- 
tain enough  of  a  current  to  operate  a  bell 
or  a  telephone  receiver.  Experiment  proved 
the  fact  The  principle  of  the  instrument  is 
as  follows  :  The  metal  bulb  is  placed  in  the 
wounded  person's  mouth,  the  telephone  re- 
ceiver is  held  to  the  surgeon's  ear,  and  the 
probe  in  the  hole  made  by  the  bullet.  The 
bulb  in  ihe  mouth  and  the  probe  are  made 
of  the  same  metal,  copper  being  preferred  ; 
and  because  they  are  the  same  no  manifes- 
tation is  heard  in  the  telephone.  But  as 
soon  as  the  metal  bullet  is  touched  it  brings 
another  metal  into  the  circuit.  The  human 
body  then  immediately  becomes  one  im- 
mense cell,  which  generates  a  current  strong 
enough  to  operate  the  telephone,  so  that  as 
soon  as  the  bullet  is  touched  a  click  is 
heard  in  the  telephone  and  the  location  of 
the  bullet  is  established  beyond  a  doubt. 


COAL  EXHAUSTION  SCARE. 

The  history  of  the  coal-exhaustion  scare, 
says  Industries  and  Iron,  practically  dates 
from  the  year  1861,  when  Professor  Hull's 
book  on  the  coalfields  of  Great  Britain  was 
published.  In  1863  Sir  William  Armstrong 
dealt  with  the  possibility  of  such  a  catas- 
trophe occurring  within  200  years.  This  was 
followed  by  Professor  Jevons,  who  based  his 
prophecy  upon  Professor  Hull's  inquiries, 
and  who  stated  that  our  coal  supplies  would 
take  us  through  another  century,  when  the 
beginning  of  the  end  would  draw  near,  and 
coal  would  not  be  able  to  be  worked  as  a 
commercial  success.  It  next  appeared  in 
the  House  of  Commons  as  a  serious  ques- 
tion, and  occupied  the  prolonged   attention 


of  a  royal  commission.  Price  Williams  and 
Professor  Marshall  then  attacked  the  ques- 
tion, all  authorities  varying  somewhat  in 
their  estimate  of  the  workable  limit.  It  is 
very  evident  that  none  of  these  men,  far- 
seeing  as  they  might  have  been,  allowed  for 
the  exigencies  of  the  coal  trade  which  have 
been  introduced  into  it  by  the  development 
of  combination.  A  decrease  of  over  17,000,- 
000  tons  in  one  year  would  have  been  re- 
garded with  as  much  ridicule  as  were  the 
calculations  by  those  gentlemen  of  our  coal 
exhaustion  by  many  economists  and  others 
at  the  time.  Such  an  enormous  shrinkage 
would  have  been  synonymous  to  them  as  a 
paralysis  of  all  industry  in  the  United  King- 
dom. New  conditions,  however,  and  un- 
forseen  developments  have  conceived  and 
brought  forth  such  a  calamity,  and  industry 
still  struggles  on. 


TWO   HANDY  ARTICLES. 

THE  accompanying  cuts  are  illustra- 
tions of  two  little  articlis  that  ought 
to  prove  good  sellers  with  retailers. 
The  one  is  a  measuring  glass  and  egg  beater 
combined,  and  the  other  is  a  vegetable 
masher,  and  both  are  handled  by  M.  &  L. 
Samuel,  Benjamin  &  Co.  The  egg  beater, 
it  is  claimed,  will  whip  eggs 
to  twice  the  bulk  that  can  be 
accomplished  with  any  other 
beater,  making  a  saving  of 
at  least  one  third  in  eggs. 
The  beater  is  constructed  on 
scientific  principles  different 
from  those  hitherto  adopted. 
To  whip  up  eggs,  cream,  etc., 
is  to  fill  the  mixtures  with  air, 
and  this  the  beaterhere  shown 
is  said  to  accomplish  in  an 
easy  and  simple  way,  and 
better  and  quicker  than  any  other  on 
the  market.  In  the  operation  of  this 
beater,  when  the  plunger  is  raised  a  partial 
vacuum  is  created  beneath  the  surface  of 
the  mixture,  which  causes  the  air  to  rush 
down  through  the  hollow  lube  with  great 
force.  When  the  plunger  is  pushed  down- 
ward the  valve  at  the  lower  end  of  the 
tube  will  be  closed,  and  the  air  below  the 
plunger  will  be  rapidly  forced  through 
the  mixture,  and  will  in  this  way  almost 
instantly,  without    labor,    mix   up   the    mix- 


EASIEST   TO   WORK 

AND   CLEAN 
IT  HAS   100    USES 

ture  to  twice  the  bulk,  it  is  claimed,  that 
can  be  accomplished  in  any  other  way. 
Small  quantities  of  butter  can  be  produced 
in  a  few  minutes  with  this  beater.  The  veg- 
etable masher  presses  or  strains  all  kinds  of 
fruits  and  vegetables  in  a  moment's  time, 
and  at  the  same  time  removes  all  skins, 
seeds,  or  lumps  of  waste  matter,  while  there 
is  no  need  of  soiling  the  hands  in  the  opera- 
tion. 


HOW  WORKERS  LIVE. 

AN  English  health  journal  expresses 
great  surprise  at  the  quantity  ot 
food  eaten  by  American  as  against 
English  laborers.  It  is  very  curious  to  see 
how  different  foods  preponderate  in  the 
different  industries.  The  textile  worker  in 
Europe  will  have  95  pounds  of  meat  per 
annum  for  every  100  units  of  consumption, 
or  say  a  quarter  of  a  pound  of  meat  a 
day,  while  steel  workers  indulge  in  114 
pounds  for  every  ido  units.  On  the  other 
hand,  the  weaver  consumes  more  flour  than 
the  steel  worker — 275  pounds  per  100  units 
instead  of  208  pounds.  He  also  takes  about 
71  pounds  of  sugar  more  per  100  units  and 
a  dozen  more  eggs  ;  of  butter,  lard  and 
tea  both  take  about  the  same,  though  both 
in  tea  and  coffee  the  weaver  a  little  ex- 
ceeds the  other.  That  is,  in  the  calling 
which  demands  the  greater  muscular  exer- 
tion, a  greater  amount  of  nitrogenous  food 
is  required.  On  the  European  continent 
the  consumption  of  meat  by  workers  is 
much  less  than  in  Great  Britain.  Even  in  the 
iron  industry  the  German,  with  16^  pounds 
per  100  units,  is  little  more  extravagant  than 
the  English  weaver  ;  while  the  Frenchman 
consumes  only  57^  pounds  and  the  Belgian 
55  j£  pounds.  On  the  other  hand,  the  latter 
consumes  more  flour  and  eggs,  more  than 
twice  as  much  of  each.  Their  consumption 
of  coffee,  too,  is  large — 14  pounds  and  19 
pounds  respectively  to  the  Englishman's  3^ 
pounds  ;  but  it  must  also  be  taken  in  the 
reckoning  that  tea  does  not  appear  in  their 
accounts.  But  all  these  figures  pale  before 
the  statistics  of  food  consumption  in  Ameri- 
ca. The  Illinois  iron  worker  manages  to 
consume  393  pounds  of  meat  per  too  units, 
and  though  this  is  excessive,  206^  pounds 
areput  down  as  the  average  of  Pennsylvania, 
197^  pounds  for  Ohio,  187X  pounds  for 
West  Virginia,  and  155  pounds  for  Tennes- 
see. The  average  consumption  of  flour  for 
the  States  is  about  250  pounds,  but  vora- 
cious Illinois  again  comes  to  the  fore  with 
366  pounds  ;  and  sugar,  butter  and  eggs  are 
everywhere  more  lavishly  used  than  in  Eu- 
rope. Here,  as  in  Europe,  iron  and  steel 
industries  are  found  to  be  more  self-indulgent 
than  other  trades,  but  the  expenditure  here 
is  far  above  that  of  even  the  most  extrava- 
gant worker  in  Europe.  Much  of  the  food 
accounted  for  in  these  figures  is  actually 
consumed,  but  a  large  margin  must  be  al- 
lowed for  what  is  wantonly  destroyed,  and 
when  the  history  of  the  waste  of  food  pro- 
ducts in  the  United  States  comes  to  be 
written,  it  will  contain  some  startling  and 
not  altogether  pleasant  reading. 


PIG   IRON   IN  THE   STATES. 

The  p;g  iron  business  was  getting  into 
pretty  fair  shape  last  spring  when  the  coal 
strike  prostrated  it,  but  it  is  recovering 
rapidly  now.  Under  the  influence  of  last 
year's  depression  the  number  of  furnaces  in 
blast  fell  to  114,  with  a  capacity  of  73,895 
gross  tons  October  1.  There  was  a  re- 
covery to  144  furnaces,  with  a  capacity  of 
126,732  tons  April  1.  Then  the  coal  strike 
sent  the  figures  down  to  88  furnaces,  with  a 
capacity  of  62,517  tons  June  1.  On  August 
1,135  furnaces,  with  a  capacity  of  115,356 
tons,  were  in  blast.— Journal  of  Commerce. 
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\A/E   CAN    fairly  claim  that  no  make  of 

PREPARED  PAINTS 

During  past  season  has  given  same  satisfaction  as  that  of 

Sanderson  Pearcy  &  Co.  no  to  ho  Bay  street  Toronto 


FUN   IN   THE   HARDWARE   STORE. 
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f  6  1  —  I  HARDLY  know  what  to  say,  Mr. 
Browncliffe,"  said  the  agitated  young 
woman  who  acted  as  assistant  post- 
master and  clerk  at  the  little  village  of  Pea- 
ville;  "I — I  wasn't  expecting  anything  of 
this  kind." 

"  That's  all  right,  Miss  Frankie,"  re- 
sponded Mr.  Browncliffe,  traveling  sales- 
man for  Pullem  &  Gummet's  glue  factory. 
"  That's  all  right.  You  can  just  consider  it 
a  square  offer.  I  have  a  good  house  and  lot, 
$2,000  in  the  bank,  I'm  getting  a  handsome 
salary,  I  am  a  good  judge  of  girls,  and 
you're  the  one  I  want  to  marry.  I've  got 
just  five  minutes  to  make  a  train,  Miss 
Frankie,"  he  added  hurriedly,  looking  at  his 
watch,  "and  I'll  be  round  again  in  exactly 
thirty  days  for  your  answer  with  a  full  line 
of  samples — save  your  orders  for  me,  and 
think  over  what  I've  said,  and  I  haven't 
another  second  to  spare;  good-bye,  dear!" 

A  countryman  came  into  an  ironmonger's 
shop  the  other  day  and  said  :  "  If  it  is  a  fair 
question,  how  much  do  you  pay  for  your 
potato  forks?"  "Well,"  replied  the  shop- 
keeper, "  it  isn't  a  fair  question.     I  can  tell 


you  what  I  sell  them  at."  "  Oh,  I  naw  that ; 
I  only  wanted  to  naw  wat  ye  was  a  gitting 
out  er  'em,"  was  the  cool  rejoinder. 

A  boy  went  into  a  Nottingham  ironmon- 
ger's shop  and  handed  to  an  assistant  the 
following  written  order  :  "A  pepper-box  so 
that  we  can  pepper  sugar  on  jam  sand- 
wiches, please  !" 

A  young  lady  entered  an  ironmonger's 
shop  a  few  days  ago  and  asked  for  a  4-oz. 
minute-glass  for  boiling  eggs,  and  also  want- 
ed 1  lb.  of  square  round  nails.  Oval  wire 
nails  solved  the  mystery. 

The  people  of  Calne,  Wilts,  are  adopting 
the  incandescent  gas  lighf,  and  a  local  wag 
says :  "  So  they  ought  to,  for  is  it  not  the 
in-Calne-decent-light  ?" 

"A  packet  of  'consecrated'  please,"  is  an 
order  not  infrequently  given  to  ironmongers, 
who  are  getting  pretty  well  used  to  this  ren- 
dering of  the  word  "concentrated." 

This  is  a  quotation  a  country  ironmonger 
received  recently  from  a  rake-maker:  "I 
can't  supply  you  with  raks  in  les  you  can 
wait  between  a  fortnight  and  three  weeks, 
as  I  am  so  bisey  now.  I  should  be  very 
please  to  spply  you  with  raks  if  I  hadd  the 


time  to  make  them.  I  will  sand  them  in  for 
nine  shillings  a  pr.  Lett  me  know  as  son 
as  posable,  and  I  will  sand  them." 

Writing  from  Wantage,  an  ironmonger 
says :  "  At  this  season  of  the  year,  the 
weather  being  one  of  the  topics  of  con- 
versation, an  old  country  gentleman  said  to 
me  a  few  days  ago,  'Yes,  'tis  rather  altery  ; 
'ent  it?'  'Yes,'  I  replied,  'I  suppose  the 
frost  did  you  some  harm  ?'  'I  should  think 
it  did;  it  cut  down  a'l  my  'taturs.'  'Oh! 
indeed,  that's  a  loss  to  you?'  'Well,  you 
see,  it  myht  'ave  been  worse;  I  only  planted 
foar  (4).'  " — Ironmongery. 

Works:  St.  Helens,  England 
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U.S.  IRON  AND  STEEL  PRODUCTION 


T 


day: 


HE  American  Iron  and  Steel  Asso- 
ciation's official  paper  issued  the  fol- 
lowing  interesting  figures    the    other 


The  American  Iron  and  Steel  Association 
has  received  from  the  manufacturers  com- 
plete statistics  of  the  production  of  pig  iron, 
Bessemer  steel  ingots  and  Bessemer  steel 
rails  in  the  United  States  in  the  first  half  of 
1894 ;  also  complete  statistics  of  the  stocks  of 
pig  iron  which  were  on  hand  and  for  sale  on 
the  30th  of  June  last. 

The  total  production  of  pig  iron  in  the 
United  States  in  the  first  half  of  1894  was 
2,717,983  gross  tons,  against  2,361,584  tons 
in  the  second  half  of  1893,  an  increase  of 
156,399  tons.  As  compared  with  the  first 
half  of  1893,  however,  the  production  in  the 
first  half  of  1894  shows  a  great  decline,  the 
figures  for  the  first  half  of  1893  being  4,562,- 
918  tons,  or  1,844,935  tons  more  than  the 
production  in  the  first  half  of  1894 

The  production  of  pig  iron  in  the  last 
twelve  momhs,  from  July  1,  1893,  to  July  1, 
1894,  was  $5,279  567  gross  tons.  In  1892 
the  production  was  9,157,000  tons.  Not 
since  the  dull  year  1885  have  we  made  as 
little  pig  iron  in  one  year  as  in  the  last 
twelve  months. 

Four  States,  which  made  pig  iron  in  the 
first  half  of  1893,  made  no  pig  iron  in  the 
first  half  of  1894  —  Massachusetts,  North 
Carolina,  Indiana  and  Minnesota.  Five 
other  States  show  only  a  nominal  produc- 
tion of  pig  iron  in  the  first  half  of  1894 — 
Connecticut,  Maryland,  Texas,  Missouri  and 
Oregon. 

The  number  of  furnaces  which  were  in 
blast  on  the  30th  of  June,  1894,  was  108  and 
the  number  out  of  blast  wis  408.  At  no 
time  in  the  modern  history  of  the  American 
iron  trade  have  so  few  furnaces  been  in 
blast  as  on  the  30th  of  June  last. 

Of  the  5 1 7,036  tonsofunsoldpig  iron  which 
were  under  the  control  of  the  makers  on 
June  30th,  229,705  tons  were  charcoal  pig 
iron.  Another  significant  fact  which  is 
shown  is  the  almost  total  absence  of  unsold 
stock  of  p'g  iron  on  the  30th  of  June  in  the 
producing  districts  of  Allegheny  county  and 
the  Shenango  Valley,  Pennsylvania,  and 
the  Mahoning  Valley,  Ohio. 

The  following  gives  the  p-oduction  of 
Bessemer  steel  ingots  in  the  first  half  of 
1894.  In  the  figures  for  the  perinds  men- 
tioned are  included  the  production  of  Bes- 
semer steel  by  the  Clapp-Griffiths  Works, 
and  Robert  Bessemer  Works,  Pennsylvania, 
1,129,559;  Illinois,  252,080;  Ohio,  171,048; 
other  states,  114,767  ;  total,   1,667.454. 

The  following  fives  the  production  of 
Bessemer  steel  rails  of  all  weights  and  sec- 
tions, including  street  rails,  in  the  first  half 
of  1894.  In  this  statement  we  do  not  in- 
clude street  and  other  Bessemer  rails  which 
were  rolled  from  purchased  b'ooms  :  Penn- 
sylvania, 284061  gross  tons;  Illinois,  95,- 
955  do  ;  other  states,  19,388  ;  tota',  399,404. 

The  great  decline  in  the  production  of 
both  Bessemer  steel  ingots  and  rails  in  the 
twelve  months  beginning  with  July  1,  1893,  is 


shown  by  a  comparison  of  this  production 
with  that  of  ihe  first  six  months  of  1893.  In 
these  six  months  we  produced  2,092,057 
gross  tons  of  ingots,  and  704,240  gross  tons 
of  rails  ;  in  the  last  twelve  months  we  pro- 
duced 2,791,083  tons  of  ingots,  and  731,517 
tons  of  rails.  In  no  year  since  1879  have 
we  made  so  few  steel  rails  as  in  the  last 
twelve  months. 


MATERIAL   MOVED    IN    MINING    BROWN 
HEMATITE 


MATERIAL  HANDLED    TO   OBTAIN 
IRON   ORES, 

IN  collecting  the  statistics  of  the  produc- 
tion of  iron  ore  for  1893  for  the  volume 
"  Mineral  Resources  of  the  United 
States,"  just  issued  by  the  Geological  Sur- 
vey, John  Birkinbine,  of  Philadelphia  made 
an  endeavor  to  obtain  approximate  figures 
as  to  the  total  amount  of  material  moved  in 
winning  iron  ore,  says  Iron  Age.  Generally 
speaking,  the  brown  hematites  require  the 
removal  of  the  largest  amount  of  material, 
followed  by  the  catbonate,  red  hematite  and 
magnetite  ores  in  the  order  named.  It  was 
found  impossible  to  obtain  complete  figures, 
as  at  a  number  of  the  mines  no  records  are 
kept,  at  others  (brown  hematite)  only  the 
record  of  the  number  of  tons  passing  through 
the  washers  was  preserved,  the  overtop  or 
stripping  where  the  ore  was  won  by  open 
cut  not  being  included,  except  where  some 
of  this  overtop  went  into  the  washers  ;  but 
the  range  of  quantities  furnished  by  various 
reports  are  tabulated  below.  The  quantity 
of  material  handled  in  some  of  the  States  is 
due  to  opening  new  mines,  dead  work,  min- 
ing lean  magnetite  or  red  hematite,  which 
was  concentrated,  etc.  Most  of  the  brown 
hematite  workings  are  open  cut,  and  a  con- 
siderable overtop  must  be  removed  until  the 
ore  body  proper  is  reached,  which  will  yield 
1  ton  of  ore  from  2  to  8  tons  of  material  put 
through  the  washer,  although  there  are  ex- 
ceptional cases  where  still  greater  averages 
are  handled. 

The  caibonate  ores  requiring  roasting  to 
raise  the  iron  contents  by  removing  the  car- 
bonic acid,  but  as  this  class  of  ore  is  gener- 
ally mined  underground  there  is  a  smaller 
quantity  of  refuse  material,  and  in  most  lo- 
calities about  two  tons  of  material  handled 
per  long  ton  of  ore  produced  may  be  taken 
as  an  average,  although,  as  will  be  seen  in 
the  table,  sometimes  six  or  more  tons  of 
material  must  be  removed  and  treated  to 
produce  a  ton  of  merchantable  ore  of  this 
class. 

The  red  hematite  and  magnetic  ores  are 
mined  chiefly  underground,  and  with  the 
exception  of  some  lean  magnetite  which  re- 
quires concentration,  are  ready  for  shipment 
as  they  come  from  the  mine,  after  the  rock 
has  been  sorted  out  and  the  larger  pieces  of 
ore  are  crushed  to  a  size  appropriate  for 
furnace  use. 

The  followmg  tables  will  show  the  varia- 
tions of  the  amount  of  material  treated  from 
such  records  as  were  obtainable  for  each 
variety  of  ore  : 


States. 

Amount  of  ma- 
terial   treated 
per    ton    of 
merchantable 
ore. 

Alabama 

Tons. 
iX  to  9 
i'#  to  33A 

2'A 

2  to  5 

3  to  4 
i.c6  to  5.6 

iX  to  10 

ilA  to  3.8 
3 

II   to   10 

Colorado 

Connecticut. 

Georgia 

Kentucky 

New  York 

Pennsylvania 

Utah 

Virginia 

2.2 

MATERIAL    MOVED  IN    MINING   RED 
HEMATITE. 


Alabama 

Georgia 

Michigan.. . . 
Minnesota..  . 
Missouri 

Montana 

Pennsylvania 
Tennessee. . . 

Utah 

Wisconsin. . . 


1  1-7  to  1  1-5 
2  to  2.8 
1  to  aU 

1.03  to  2 
1  to  3 

1  -°3 
1  to  6 

1.05 

l# 

1.06  to  1.2 


MATERIAL  MOVED  IN  MINING  CARBONATE 
IRON  ORES 


Colorado.  .  .  . 
Kentucky  .  .  . 
Maryland  .  .  . 
New  York  . 

Ohio 

Pennsylvania 
Tennessee  .  . 


I  47 

4 
*io  to  1 

8 

2 

ilA  to 

6 

4 
1.8 

*This  is  for  the  winning  of   kidney  or  pot  ore   and 

practically  includes  stripping. 


MATERIAL  MOVED    IN    MINING  MAGNETITE. 


Montana 

New  Jersey  .  .  . 
New  York 
North  Carolina 
Pennsylvania.  . 

Texas  

Virginia 


1 

.  12  to  3 

.01  to  2 

1.58 

1  to  i'A 

*A 
2.8 
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HARDWARE 


PIG  IRON  PRODUCTION. 

IN  its  monthly  review  the  Iron  Age  says: 
"  As  expected,  the  current  active  capac- 
ity of  the  blast  furnaces  has  been  in- 
creased quite  considerably  through  the  in- 
creased supply  of  coke,  which  affected  also 
districts  classed  among  the  anthracite  fur- 
naces, notably  in  Central  Pennsylvan  a.  It 
is  well  known  that  if  they  could  depend 
upon  a  regular  supply  of  fuel  the  producers 
in  the  Mahoning  and  Shenango  valleys 
would  also  general  y  resume.  On  August  i 
the  active  furnace  plant,  grouped  according 
to  fuel  used,  possessed  the  following  weekly 
capacity : 

Fuel —                         Furnaces.  Gr.  Tons. 

Anthracite 36  17,186 

Coke 79  94.707 

Charcoal 20  3.463 

Totals  August  1 ..  ..    135  115,356 

Totals  July  1 107  85,950 

Increase 28  29,406 

The  weekly  product  of  all  the  furnaces  on 
August  I,  compared  as  follows  with  that  of 
preceding  periods : 

Capacity 

Furnaces  per  week, 
in  blast.     Gross  Tons. 

August  1,  1894 135  115,356 

July  1 107  85,950 

June  1    88  62,517 

May  1 127  110,210 

April  1 144  126,732 

March  1 133  110,166 

February  1 125  99,242 

January  1 130  99,087 

December  1,  1893....    130  99,379 

November  1 117  80,070 

October  1 114  73,895 

September  1 125  83,434 

August  1 169  107,042 

July  1 220  153,762 

June  1 .   244  174,029 

May  1 251  181,551 

April  1 255  178,858 

March  1 255  176,978 

February  1 251  171,201 

January  1 246  1 76,068 

December  1,  1892....  246  176,271 

November  1 244  171,082 

In  the  Pittsburg  district  production  is 
rapidly  approaching  full  capacity,  only  four 
being  idle  on  the  first  of  this  month.  The 
position  of  stocks,  sold  and  unsold,  as  re- 
ported to  us  August  1,  was  as  follows,  the 
same  furnaces  being  represented  as  in  former 
months : 

June  1.      July  1.     Aug.  1. 

Stocks —  Tons.        Tons.       Tons. 

Anthracite  pig. .   141,712     128,825     123,913 

Coke  pig 302,427     231,430     223,902 

Charcoal  pig. .. .   225,626     213,730     220,033 


SS.  SMOKELESS  POWDER 


Is  the  best;  it  does 
notcontain  anynitro 
glycerine,  and  is  not 

aflected  by  the  heat  or  cold.  It  is  made  by  the  Smokeless  Powder  Company.  Limited, 
Dashwood  House,  New  Broad  Street,  London,  E.  C.  Works,  "  Barwick  Herts.''  It 
is  used  by  sportsmen  all  over  the  Dominion.  One  firm  in  New  York  have  purchased 
forty  tons  within  thelast       _    .    __—_«—,      ■»-.     •    _~.  w    — »  .— .       _        _,  _ 

ock  JAMES  DARLING  &  CO. 


kept  at  Montreal. 


Send  for  Price  List. 


429  Board  of  Trade  Building 

MONTREAL,,  Agents. 


The  Houghton 
Patent  Key 
Lock  Wrench 


Totals 669,765     573,985      567,* 


Combines  strength,  simplicity  and  durability,  and  is  unequalled  for  ease  and  rapidity  of  adjust- 
ment.    Manufactured  in  all  sizes  by  THE  PARIS  TOOL  MFG.  CO.,  LTD.,  PARIS,  ONT. 

Remember... 


That  haviner  greatly  increased 
our  capacity  for  making 


CALCINED  PLASTER 

We  can  fill  all  orders  promptly.  We  can  quote  lower  prices  to  all  points  West 
of  Toronto  than  any  dealers  or  manufacturers  in  Canada.  Dealers  who  have 
limited  storage  room  can  buy  from  us  in  80  barrel  cars  or  10  barrel  lots  if  they 
so  desire.     We  are  the  only  manufacturers  of  Calcined  Plaster  in  Ontario. 

CREY  AND  WHITE  PLASTER 


Always  on  hand  in  car  lots. 


New  Novelties  in  preparation 
for  Alabastine  Dealers. 


THE   ALABASTINE   CO.,    Limited, 

PARIS,   ONT. 


m. 


— I 


Allan  Line 

ROYAL  MAIL  STEAMSHIPS 

Liverpool,  Londonderry,  and  Montreal  Mail  Service 


STEAMSHIPS. 

From 
Montreal. 

From 
Quebec. 

SARDINIAN 

"      18 

"      25 

Sept.    i 

Aug.  19 
Not  calling 
Sept.     2 

PARISIAN   

'And  weekly 

thereafter. 

The  Steamers  of  this  service  carry  all  classes  of  passengers.  The  Saloons  and  Staterooms  are  in  the 
central  part  where  least  motion  is  felt.  Electricity  is  used  for  lighting  the  ships  throughout,  the  lights  being  at  the 
command  of  the  passengers  at  any  hour  of  the  night.  Music  rooms  and  Smoking  room  on  the  promenade  deck. 
The  Saloons  and  Staterooms  are  heated  by  steam.  Steamers  are  despatched  from  Montreal  at  daylight  on  the  day 
of  sailing,  and  sail  from  Quebec  at  9  a.m.  on  Sundays.  Steamers  with  a  *  will  not  stop  at  Quebec,  Rimouski,  or 
Londonderry.  RATES  OF  PASSAGE: — Cabin,  .^45  and  upwards,  according  to  location  of  Stateroom  and  number 
of  persons  occupying  same ;  all  having  equal  privileges  elsewhere.  Second  Cabin,  $30  single,  $60  return. 
Steerage  to  Liverpool,  London,  Glasgow,  Belfast,  or  Londonderry,  at  lowest  rates.  Steerage  passengers 
are  providedwith  bedding  and  every  requisite  for  the  voyage  without  extra  charge. 

H.  &  A.  ALLAN,  Gen.  Agents,  Montreal,  or  H.  C.  B0URLIER,  1  King  St.,  Toronto 
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TRADE   CHAT. 

THE  Hamilton  Gas  Co.'s  pipes  will  be 
assessed  for  $100,000.  It  is  expected 
that  the  company  will  make  a  strong 
fight  against  this. 

The  president  of  the  Canadian  Oil  Works 
at  Sarnia  intends  rebuilding  the  burned 
works  on  a  large  scale — double  the  former 
capacity. 

An  enormous  vein  of  almost  pure  arsenic 
has  been  found  in  the  Kootenay  district, 
British  Columbia. 

It  is  reported  that  the  Hamilton  Bridge 
Co.  will  resume  operations,  running  full  time 
in  a  couple  of  days. 

George  A.  Outram,  eldest  son  of  F.  Out- 
ram,  of  the  Globe  File  Works,  Port  Hope, 
was  married  the  other  day. 

The  business  of  the  Victoria  Street  Rail- 
way Co.  this  year  exceeded  that  of  the  same 
months  last  year  by  several  thousand 
dollars. 

The  implement  men  in  Manitoba  report 
that  the  demand  for  binder  twine  has  already 
set  in,  indicating  that  harvesting  is  well 
under  way. 

Conmee's  extensive  lumber  mills,  at  Port 
Arthur, were  destroyed  by  fire  Tuesday.  Loss, 
$30,000.  The  electric  light  plant  of  the 
town  was  also  burned. 

Guelph  will  have  an  electric  railway. 
George  Heaman  has  been  given  the  fran- 
chise. The  agreement  was  modeled  after 
that  for  the  Toronto  street  railway,  and  the 
same  fares  will  prevail. 

The  new  Gananoque  Buggy  Co.  has  ac- 
cepted George  Wilson's  tender  for  the  build- 
ing of  a  factory,  to  be  completed  by  Sept. 
25.  The  company  will  have  all  the  plant  in 
readiness  to  commence  manufacturing  by 
Oct.  1. 

Woodgreen  is  the  name  of  the  new  post 
office  opened  between  Strathburn  and 
Wardsville,  on  the  Longwoods  road,  Mosa. 
Edwin  Weekes  is  postmaster.  Mails  will 
be  dispatched  from  Glencoe  on  Tuesdays 
and  Fridays  at  4  p.m. 

The  British  Columbia  Automat  c  L'ghting 
and  Oil  Co.  (limited  liability),  with  a  capital 
of  $350,000,  has  been  incorporated.  The 
head  office  will  be  in  Vancouver,  and  the 
first  trustees  are  R.  H.  Brown,  Wm.  Patter- 
son and  R.  P.  Ramage. 

J.  F.  H.  Wyse,  late  of  the  Edison  General 
Electrical  Company,  has  been  appointed 
Superintendent  of  the  Westminster  and  Van- 
couver Tramway  Co.,  in  room  of  G.  Lubka, 
who  has  resigned  and  is  leaving  for  Ger- 
many.— News,  Vancouver. 

All  the  rubber  manufactories  controlled 
by  the  Rubber  Trust  in  the  States,  will  shut 
down  September  1  for  two  weeks  ora  month. 
These  different  plants  employ  somewhere  in 
the  neighborhood  of  12,000  or  14,000  people. 
It  is  stated  in  some  quarters  that  this  is 
through  lack  of  orders,  though    Mr.  Cutler, 


of  the  Woonsocket  Rubber  Co.,  says  it  is  to 
give  the  employees  a  vacation.  The  same 
authority  says  that  the  prices  of  goods  will 
be  advanced  the  1st  of  September,  and  we 
think  that  during  September  orders  will  be 
light,  and  it  will  be  a  good  time  to  give  our 
employees  their  annual  vacation,  as  we  are 
obliged  to  do 

The  Waterous  Engine  Works  Co.  propose 
to  erect  mammoth  shops  in  St.  Paul  to  re- 
place the  works  destroyed  by  fire  recently. 
The  company  is  seeking  the  right  to  lease 
land  for  the  shops  from  the  S'.  Paul  City 
Council.  A  photo  of  the  works  is  published 
by  one  of  the  St.  Paul  papers. 

It  is  stated  that  some  trials  have  recently 
been  made  in  the  Liege  district,  in  Belgium, 
with  the  "trueing  up"  in  position  of  the  rolls 
of  sheet  rolling  trains  which  have  become 
hollowed  in  the  middle  owing  to  constant 
use.  Emery  wheels  have,  it  is  said,  been 
used  for  the  purpose,  the  results  having  been 
successful. 

On  the  30.I1  of  June  last,  the  close  of  the 
fiscal  year,  the  total  deposits  in  the  post- 
office  savings  banks  amouned  to  $25,257,- 
868.  At  the  close  of  the  previou;  fiscal  year 
the  sum  on  deposit  was  $24,153,193,  the  re', 
increase  duiing  the  year  being  $93  675.  In- 
terest allowed  to  depositors  during  the  year 
ended  June  30,  was  $835,200.  Deposits 
amounted  to  $7,524,286,  and  $7,473,585  re- 
presents the  sum  withdrawn.  The  annual 
statement  shows  thit  there  are  699  post- 
office  savings  banks  in  the  country,  an  in- 
crease of  26  during  the  year,  and  more  than 
double  the  number  in  existence  in  1884. 
The  number  of  depositors  has  increased 
from  66,682  to  117,020  during  the  decade. 
It  is  shown  by  the  report  that  the  average 
cost  of  each  transaction,  that  is,  of  each  de- 
posit and  withdrawal,  was  24^  cents.  This 
was  a  little  more  than  one  cent  cheaper 
than  the  average  cost  of  the  past  four  years. 

The  merchant  who  grumbles  and  sighs, 
And  turns  up  the  whites  of  his  eighs 
In  sorrow  and  pique 
Because  trade's  very  wique, 
Is  the  fellow  who  won't  advertighs ! 

—Printer's  Ink. 


FINDINGS,  KEEPINGS. 

"  Is  findings  keepings  ?"  is  about  the  way 
the  Bowery  boy  would  ask  the  question. 
Probably  every  dealer  in  the  course  of  his 
experience  has  found  articles  in  his  store 
that  were  dropped  or  left  behind  by  custom- 
ers, the  ownership  of  which  it  is  impossible 
for  him  to  ascertain.  The  conscientious 
merchant  is  sorely  troubled  as  to  what  dis- 
position to  make  of  these  found  articles  after 
they  have  been  duly  advertised,  and  years 
have  passed  since  this  discovery.  The  diffi- 
culty is  further  complicated  when  a  visitor 
to  the  store  finds  property  belonging  to  a 
previous  visitor  (but  whose  identity  is  un- 
known to  both  the  finder  and  the  dealer), 
and  which  property  is  handed  to  the  dealer 
for  return  to  the  owner.     In  case  the  owner 


is  never  discovered  who  shall  possess  the 
article,  the  visitor  who  found  :t  or  the  dealer 
in  whose  store  it  was  found  ? 

The  law  of  finding  was  declared  many 
years  ago,  and  it  is  well  to  note  the  case 
and  the  decision  :  A  visitor  to  a  store  found 
a  wallet  containing  a  sum  of  money.  He 
handed  the  wallet  with  its  contents  to  the 
merchant,  to  be  returned  to  the  owner. 
After  three  years,  the  owner  having  failed  to 
appear,  the  finder  demanded  the  wallet  and 
the  money  from  the  merchant.  The  latter 
refused  to  deliver  them  on  the  ground  that 
they  were  found  on  his  premises.  The 
finder  then  sued  the  shopkeeper.  It  was 
decided  that,  against  all  the  world  but  the 
owner,  the  title  of  the  finder  is  perfect.  The 
receiver  of  an  article  found  is  only  a  trustee, 
first,  of  the  owner,  then  of  the  finder  if  the 
owner  does  not  appear.  The  receiver  has 
no  right  to  keep  an  article  against  the  finder 
any  more  than  the  finder  has  to  keep  it 
against  the  owner. — Business. 


THE  MIDGET  REPAIR  KIT. 

The  accompanying  cut  is   an  illustration 
of  a  complete  repair  kit  to  be  found  in  the 

bicycle  sundries 
department  of 
Rice  Lewis  & 
Son,  L'd.  This 
is  the  smallest, 
lightest  and 
most  compact 
repair  kit  made, 
weighing  only  2 
ounces  and 
measuring  3  in- 
ches in  length. 
With  it  any  hose 
pipe  or  inner 
tube  tire  on  the 
market  can  be 
repaired.  This 
is  a  list  of  its 
con  ten  t  s  :  A. 
Emery  cloth  for 
smoothing  sur- 
face. B.  Needle 
for  lacing  tire.  C.  Pure  gum  patching.  D. 
Pure  rubber  cement.  E.  Tire  lacing.  There 
is  also  one  roll  of  tire  tape  in  bottom  of  tube. 
The  tube  its  If  is  made  cf  briss,  nickel- 
plated,  and  put  up  in  on ;  dozen  boxes. 


THE  ONTARIO  TACK  CO. 

Manufacturers  of 

Wire  Nails 

TACKS,  SHOE  NAILS,  ETC. 


* 


Hamilton. 


Ontario. 

SP 
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CRESCENT  DAMPERS 

Patented  in  U.S.  and  Canada,  1893. 

Has  all  the  advaniages  of  a  high  priced  Stove  Pipe  Damper,  at  low 
cost.  LIGHT  FOR  FREIGHT.  Being  made  of  sheet  steel  will 
not  break,  and  being  double  will  not  warp.  Spring  keeps  damper  at 
any  angle  set  in  pipe. 

Manufactured  by 

Thos.  Davidson  &  Co. 

MONTREAL. 


THE   LOWERING   OF  WAGES. 

THE  tendency  of  wages,  says  the  Iron 
Age,  in  sympathy  with  the  tendency 
of  prices  for  the  past  three  years,  is 
downward.  The  movement  is  resisted  by 
all  the  means  available  to  those  who  are 
obliged  to  work  for  others,  but  its  force  is 
irresistible.  The  most  formidable  strikes 
known  in  our  industrial  history  have  been 
undertaken  in  the  hope  of  restoring  past 
schedules,  but  they  have  ether  been  suc- 
cessful in  only  a  slight  degree  or  they  have 
proved  inglorious  failures.  The  trend  of 
all  values  being  downward,  the  price 
of  labor  goes  down  also.  The  recent  coal 
and  railroad  strikes  were  crucial  tests,  and 
now  that  they  have  been  met  and  passed 
the  question  seems  to  have  been  settled. 
Until  the  general  condition  of  business 
improves  there  can  be  no  restoration  of 
wages  to  former  standards,  and  there  is  no 
guarantee  that  further  reductions  will  not 
have  to  be  endured  by  those  who  are  now 
working  for  much  less  than  they  consider 
then  services  worth.  Railroad  revenues 
are  still  shrinking,  manufacturers'  incomes 
are  still  diminishing,  merchants'  sales  are 
still  falling  off,  and  it  is  only  reasonable  to 
suppose  that  employees  will  have  to  bear  a 
greater  part  of  the  burden  of  hard  times 
than  has  yet  been  imposed  upon  or  assumed 
by  them. 

In  certain  occupations,  which  are  hedged 
about  by  agreements  with  a  time  limit,  no 
change  in  rates  can  be  made.  The  work- 
men in  such  trades,  however,  are  likely  to 
be  losers  in  the  amount  of  their  yearly  in- 
come from  the  irregularity  of  employment. 
Numberless  other  occupations  exist,  how- 
ever, in  which  time  agreements  are  not  made 
and  wages  can  be  changed  by  mutual  con- 
sent whenever  conditions  may  seem  to  re- 
quite a  rearrangement.  In  such  lines  the 
lowering  tendency  is  now  proceeding.  It  is 
noc  forced  specially  by  employers,  but  is  as- 
sisted by  employees  themselves.  For  in- 
stance, workmen  whose  usual  wages  are  35 
cents  per  hour  in  good  times  are  offering  to 
work  for  20  cents  in  order  to  get  employ- 
ment. This  is  being  done  in  a  Western  city 
in  which  labor  is  supposed  to  be  as  strongly 


organized  as  in  any  other  place  in  the  coun- 
try. Lack  of  regular  employment  is,  of 
course,  the  cause.  After  a  man  has 
averaged  less  than  half  time  for  a 
year  he  concludes  that  more  steady 
work  must  be  had  if  possible.  Having 
only  his  labor  for  sale  he  proceeds  to  offer  it 
at  a  bargain,  in  the  hope  that  he  may  find  an 
appreciative  buyer.  Probably  the  expectant 
employer  has  helped  the  downward  plunge 
in  wages  by  making  a  low  bid  for  the  work- 
man's services,  but  he  too  is  seeking  work 
and  is  struggling  to  secure  contracts  on 
which  he  must  reduce  his  costs.  This  ac- 
ceptance of  hard  times  conditions  is  believed 
to  be  widespread,  and  will  shortly  affect  the 
great  mass  of  wage  workers  unless  there  is 
a  radical  change  in  general  business,  which 
is  unfortunately  not  to  be  expected  in  the 
near  future.  Those  who  maliciously  assert 
that  employers  are  taking  advantage  of  the 
times  to  reduce  wages,  falsify  the  circum- 
stances. An  occasional  instance  may  be 
found  in  which  a  man  will  wantonly  grind 
the  faces  of  those  dependent  upon  him,  but 
it  is  the  exception  and  not  the  rule.  Reduc- 
tions in  wages  are  almost  invariably  the  Ian 
resort  to  reduce  costs.  We  have  sufficient 
faith  in  human  nature  to  believe  that  em- 
ployers generally  are  more  pleased  when 
they  are  able  to  increase  the  compensation 
of  their  employees  than  when  they  find  them- 
selves obliged  to  make  a  reduction. 


FURNACE  ERECTION  ESTIMATES. 

NOW  that  the  stove  dealers  are  going 
more  generally  into  the  business  of 
selling  furnaces,  remarks  Hardware 
Reporter,  they  are  likely  to  meet  with  the 
difficulties  that  attend  a  new  departure  in 
any  line  unless  they  have  taken  care  to  post 
themselves  most  thoroughly  on'all  the  neces- 
sary details.  The  selection  of  the  right  kind 
of  furnaces  is,  of  course,  of  the  first  consider- 
ation, but  must  be  left  entirely  to  the  dealer's 
judgment,  supported  by  such  information  as 
he  has  been  able  to  obtain.  It  may  not  be 
advisable  for  him  to  carry  one  particular 
line,  or  to  confine  his  orders  to  any  one 
manufacturer,  especially  when  the  different 
work  to  be  performed  by  the  furnaces  is  of 


a  varying  character,  and  when  the  dealer 
must  depend  upon  the  manufacturer  to  do 
the  practical  work,  it  is  necessary  that  the 
latter  should  be  exactly  informed  of  what 
the  furnace  is  expected  to  do.  The  first  step 
in  this  direction  is  a  description,  accom- 
panied by  a  diagram,  of  the  building  to  be 
heated,  and  of  what  this  description  should 
consist  is  here  given  in  the  form  of  notes 
furnished  by  an  expert  in  heating  work  : 

"  In  estimating  to  heat  the  average  city  or 
town  residence,  select  a  furnace,  the  average 
stated  capacity  of  which  equals  the  total 
amount  of  cubic  space  to  be  heated  in  the 
building.  If  the  residence  is  one  of  a  block, 
protected  on  both  sides,  the  maximum  esti- 
mate may  be  depended  on.  If  the  structure 
to  be  heated  is  a  country  house,  much  ex- 
posed, with  extensive  glass  surfaces,  more 
liberal  provison  in  the  way  of  heating  ap- 
paratus must  be  made.  The  minimum  esti- 
mate of  the  heaters  should  be  considered  in 
such  cases. 

"  It  must  be  remembered,  however,  that 
mere  cubic  space  should  not  form  the  only 
basis  for  computations.  It  is  advisable  to 
comprehend  clearly  the  construction  of  the 
building  to  be  heated,  whether  or  not  it  is 
protected  from  the  cold,  its  exposure,  the 
glass  and  outside  wall  surfaces,  fitting  of  the 
windows  and  doors,  ventilation,  location  and 
openings  of  fireplaces,  the  prevailing  winds 
and  climate.  Be  very  sure  of  a  proper 
smoke  flue.  In  fact,  every  condition  which 
would  in  any  way  operate  against  the  heat- 
ing must  be  understood,  and  every  precau- 
tion taken  to  insure  the  most  economical 
results  from  the  heater  and  connections." 

These  notes  are  supplementary  to  those 
previously  given  on  thesame  subject,  and  the 
the  two  sets,  taken  together,  will  obviate  not 
a  few  of  the  difficulties  necessarily  encoun- 
tered by  the  inexperienced  dealer.  As  his 
new  business  progresses,  which  it  most  cer- 
tainly will  do  under  careful  management — 
because  the  furnace  trade  is  steadily  enlarg- 
ing— more  ideas  will  suggest  themselves  and 
he  will  have  but  little  trouble  in  meeting  the 
wants  of  his  customers.  But  a  knowledge 
of  the  first  principles  are  at  all  times  neces- 
sary and  should  not  at  any  time  be  neg- 
lected. 
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MONTREAL    MARKETS. 

Montreal,  August  17,  1894 

HARDWARE. 

THE  movement  of  business  in  general 
hardware  shows  little  change  from  a 
week  ago.  Some  orders  on  fall  ac- 
count are  noted,  but  demand  in  this  con- 
nection is  on  the  quiet  side.  Once  it  starts, 
however,  the  trade  generally  seems  to  an- 
ticipate a  good  fall  movement.  Demand  is 
mainly  for  assorted  lots  of  shelf  goods.  Cut 
and  wire  nails  continue  quiet,  and  the  same 
can  be  said  of  tacks.  Cutlery  has  been  mov- 
ing to  some  extent,  while  paints  and  oils  rule 
much  the  same,  the  cutting  in  prices  is  still 
being  complained  of  on  leads.  Glass  rules 
much  the  same,  and  cement  and  firebricks 
furnish  no  special  feature. 

Wire — Very  little  change  is  to  note  in 
wire,  which  rules  much  as  it  did  a  week 
ago. 

Rope — A  fair  trade  is  doing  in  rope  of  the 
ordinary  character  for  the  season.  We 
quote  :  Sisal,  7  to  7>^c.  for  7-16  in.  and  up- 
wards, and  14c.  for  deep  sea  line.  Pure 
Manilla,  gXc-  Ior  7-ID  in-  and  upwards, 
gUc-  I0r  smaller. 

Cutlery— A  few  fall  orders  for  both 
pocket  and  table  cutlery  have  been  noted, 
but  the  demand  is  quiet  on  the  whole. 

Sporting  Goods— There  is  some  de- 
mand, as  noted  last  week,  for  forward  ship- 
ments in  guns  and  ammunition,  but  the 
actual  movement  is  not  active. 

Cut  Nails — Business  in  these  remains 
dull.  Prices  are  nominally  the  same,  but 
buyers  could  likely  obtain  concessions  in  the 
event  of  a  large  order.  We  quote  $1.80  to 
$1  85. 

Wire  Nails — Reports  of  a   week  ago  on 


these  may  be  repeated,  and  the  basis  of 
values  is  the  same. 

Horse  Nails — Orders  in  a  small  way 
have  been  received  for  these,  but  on  the 
whole  business  is  inactive. 

Tacks — As  last  reported,  tacks  continue 
quiet  and  featureless. 

Carriage  Bolts — The  change  in  prices 
has  led  to  some  improvement  in  the  de- 
mand for  these,  but  the  volume  of  business 
is  not  large. 

Horseshoes— Quietness  is  still  to  note 
in  these. 

Chain — A  very  quiet  demand  is  to  note 
in  this,  and  it  is  confined  to  a  call  for  cow 
ties,  etc.,  on  fall  account. 

Ware — No  change  is  apparent  in  this 
line,  which  rules  very  quiet. 

Tools — Very  quiet,  with  hardly  any  busi- 
ness to  note. 

Supplies.Etc.— Both  building  and  plumb- 
ing supplies  show  quietness. 

Lead  Pipe — Remains  featureless,  as  last 
reported. 

Hinges — A  moderate  trade  in  these  has 
been  done,  but  it  is  not  quite  as  good  as  it 
was. 

Tar,  Etc. — The  demand  for  naval  store 
supplies  has  been  quiet,  and  there  is  no 
change  to  report.  We  quote  :  Rosins,  $2.75 
to  $5.25  as  to  brand  ;  coal  tar,  $3 .25  to  $3.75; 
cotton  waste,  5  to  7c.  for  colored  and  7  to 
10c.  for  white  ;  oakum,  S/4  i0  7^c>  ar>d 
cotton  do.  10  to  12c. 

Turpentine — A  quiet  trade  has  been 
doing  in  turpentine  at  steady  prices,  45  to 
46c. 

Cement — Trade  in  cement  has  been  of  a 
quiet  character.  Advices  from  abroad  note 
an  advance  in  prices,  and  some  importers 


here   have   already   booked   at   the   higher 
figures. 

Firebrick— Demand  for  firebrick  con- 
tinues fair  at  $15.50  to  $19.50  per  1000  as  to 
brand. 

METALS. 

The  heavy  iron  and  metal  market  has  not 
as  yet  shown  any  notable  change  in  the 
direction  of  greater  activity.  A  leading 
feature  is  the  light  stock  of  Scotch  pig  iron, 
and  the  fact  that  it  does  not  cause  any  stir, 
as  other  iron  appears  to  fill  the  void  equally 
well.  Domestic  pig  continues  the  same.  In 
fact  values  all  round  are  unchanged. 

Pig  Iron — There  is  no  change  in  pig 
iron.  Summerlee  is  held  at  $19  50  to  $20, 
and  no  further  sales  of  American  are  noted. 
We  quote  :  Summerlee,  $20 ;  Eglinton, 
$18.50;  Carnbroe,  $18.50  ;  Ferrona,  $16.50 
to  $17  ;  and  Siemen's,  No.  i,  $16.50  to 
$16.75. 

Bar  Iron — In  bar  iron  there  is  little 
change  to  note,  but  a  moderate  volume  of 
business  is  passing.  We  quote  $1.70  to 
$i.7S- 

Sheet  Iron — There  is  a  quiet  trade  do- 
ing at  steady  prices,  viz  ,  $2.40. 

Tin  Plates— The  demand  for  these  is 
poor  at  the  moment  and  buyers  have  no 
difficulty  in  getting  supplies  at  their  figures. 
A  round  lot  of  cokes  are  said  to  have 
changed  hands  at  a  private  figure  which  is 
less  than  our  quotation.  We  quote  :  Cokes, 
$2.75  to  $3,  and  charcoal,  $3.25  to  $3.50. 

Terne  Plates— The  easy  feeling  already 
noted  in  this  continues.  Demand  is  quiet 
and  business  light.     We  quote  $6  to  $6.20. 

Canada  Plates— These  continue  quiet 
and  unchanged  at  $2.10  to  $2.15. 

Ingot  Tin — Business  is  not  active,  and 
the  tone  is  easy  at  17^  to  18c. 


McClary's  Famous  Furnaces 

Our  Steel  Dome  and  Steel   Low  Radiator  Coal  Furnace,  with 
three  steel  radiating  flues,  is  the  most 

Powerful  and  Economical 

heater  in  Canada.     Send  card  for  descriptive  catalogue  and  testimonials. 


THE  McCLARY  MFG.  CO. 


London  .  Toronto  .  Montreal  .  Winnipeg-  .  Vancouver 
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EL  BENJA 


) 


26,   28,  30    Front  St.   West, 


&C0. 


ENGLISH    HOUSE. 


SAMUEL,  SONS  &  BENJAMIN 

164  Fenchurch  St.,  London,  E.C. 


TORONTO 


CHOSS   CUT    SAWS 

Disston's  and  Shurly  &  Dietrich 
AXES      Canadian  and  American 
COW  CHAINS      Large  Assortment 

ROPE,  LEATHER  and  WEB  HALTERS 


CANADA'S    LARGEST    MANUFACTURERS 


SAFFORD 


PATENT 


mkj I1: 


■<^lll!':'<iii»t:''iillik - ,,!;:;„llimiiii 


RADIATORS 


FOR 


Hot  Water  and  Steam  Heating 

Bolts 
Packing 
Leaky  Joints 

LARGEST  VARIETY  OF  STYLES 

BIGGEST  STOCK  IN  CANADA 

THE    TI^AJDE    ONLY    Supplied 


Sole  Manufacturers  and  Patentees 


THE 


Toronto  Radiator  Mfg.  Co. 


TORONTO,   OZDTT. 


BRANCH    HOUSES Montreal,   Quebec,   St.  John,   Hamilton,   Winnipeg,   and  Victoria,  B.C. 
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Empire"  Patent  Shingles 


MADE   OF 


GALVANIZED  TINNED  STEEL 


Warranted  Rustproof 


Send  for  Price  List  and  Catalogue 


Metallic  Roofing  Co. 


84  to  90  Yonge  St.,  TORONTO. 


LIMITED. 


MONTREAL  MARKETS—  Contiuned. 

Iron  Pipe— Trade  quiet  and  discounts 
unchanged  at  70  and  5  for  black,  50  and  5 
for  galvanized. 

Copper — No  change  to  note  in  copper, 
which  rules  very  quiet  at  ()]4  to  ioc,  as  to 
quality. 

Steel— No  special  feature  to  report.  We 
quote  :  Best  cast  steel,  ioj£  to  12c;  spring, 
$2.50  ;  tire,  $2.50  to  $2.75  ;  sleigh  shoe, 
$2.40  ;  round  machinery  steel,  $3. 

Spelter — Demand  for  this,  like  other 
lines,  is  dull.  Prices  are  unchanged  at  $4.25 
to  $4.  so. 

Zinc  Sheets — There  is  no  change  in 
these  to  report. 

Hoops  and  Bands — Only  a  moderate 
trade  doing  at  former  price? — $2.30  to  $2.35. 

Antimony — Business  dull  and  prices  un- 
changed. 

Galvanized  Iron — There  is  only  a  quiet 

trade    doing.     We    quote  :     4%    to    AlA^- 

for  ordinary  brands;  Morewood,   5X  t0  oc- ; 

tinned  sheets,  coke,  No.  24,  6  to6%c.;  No. 

26,  6%   to  6^c.,  with    the  usual  extra  for 

larger  sizes. 

GLASS. 

The  glass  market  still  rules  quiet,  but 
is  expected  to  pick  up  soon.  We  quote  : 
$1.25  for  first  break  ;  $1.30  second  break, 
per  50  feet ;  $3.25  for  first  break  per  100 
feet ;  putty  in  bulk,  $1.85. 

paints  and  oils. 

This  market  continues  to  rule  quiet.  In 
oils  a  fair  amount  of  business  is  reported 
in  a  jobb-ng  way,  but  no  large  movement 
is  to  note.  Seal  oil  is  quiet  but  steady. 
We  quote  :  Choice  brands  white  lead, 
Government  standard,  $4.75;  No.  1,  $4.50; 
No.  2,  $4.25  ;  No.  3,  $4  ;  No.  4,  $3.75;  dry 
white  lead,  4^c.;  red  lead,  pure,  4Xc;  do., 
No.  1,  4c;  zinc  white,  pure,  $7.25;  No.  1, 
$6.25  ;  No.  2,  $5.25;  linseed  oil,  round 
lots,  raw,  54  to  55c,  boiled,  57  to  58c.;  seal 
oil,  40  to  45c. 


CHEMICALS    AND    DYESTUFTS. 

A  fair  amount  of  business  is  noted  in  this 
line.  Prices  are  steady,  and  cable  advices, 
however,  on  borax  report  that  the  market  is 
easier,  and  the  same  description  is  cited  in 
the  case  of  chlorate  of  potash.  Bleach- 
ing powders  for  prompt  shipment  is 
weak,  but  for  forward  shipment  values  are 
steady.  We  quote:  Bleachingpowder,$2.5oto 
$2.75  ;  bicarb,  soda,  $2.25  to  $2.35  ;  sal  soda, 
70  to  75c.  ;  carbolic  acid,  lib.  bottles, 
25  to  30c.  ;  caustic  soda,  60  per  cent.,  $2.15 
to  $2.75  ;  ditto,  70  per  cent.,  $2.40  to  $2  50  ; 
chlorate  of  potash,  20  to  22c;  alum,  $1.40  to 
$1.50  ;  copperas,  75  to  80c.  ;  sulphur  flour, 
$1.75  to  $2.00  ;  ditto  roll,  $2.00  to  $2.10  ; 
sulphate  of  copper,  $4.50  to  $5.00  ;  white 
sugar  of  lead,  j%  to  8>£c.  ;  bicarb,  potash, 
10  to  12c.  ;  sumach,  Sicily,  per  ton,  $75  to 
$80;  soda  ash,  481050  per  cent.,  $1.15  to 
$1.50  ;  chip  logwood,  $2.00  to  $2.10  ;  castor 
oil,  6)4  to  7c. ;  and  Norwegian  cod  liver  oil, 
$25  to  $26. 

PETROLEUM. 

Demand  for  petroleum  continues  slow  and 
the  market  rules  quiet  and  steady,  with  no 
new  feature  to  note.  We  quote  as  follows  : 
Canadian  refined  at  11c.  in  shed  in  Montreal 
for  round  lots,  and  12c.  for  small  quantities. 
American  petroleum,  14  45c.  in  car  lots, 
15XC  in  10-barrel  lots,  I5XC-  'n  5-barrel 
lots,  and  16c.  for  single  barrels,  net  cash  ; 
American  benzine,  23  to  25c.  ;  Canadian 
benzine,  io^c.  Petrolea;  i2^c.  Montreal. 
HIDES. 

A  more  active  business  has  been  trans- 
acted in  hides  since  our  last,  which  improve- 
ment is  due  to  the  recent  sharp  advance 
across  the  lines.  We  quote  No.  1  at  3'/4c., 
No.  2  at  2j£c,  and  No.  3  at  i%c.  Lamb- 
skins were  advanced  5c.  to  30c.  to  35c.  each, 
and  calfskins  are  unchanged  at  5c. 
TALLOAV. 

The  market  for  tallow  is  easier  and  prices 
are  lower,  recent  sales  of  small  lots  trans- 
piring at  %%  to  6Xc,  as  to  quality. 


WOOL. 
There  is  no  change  in  the  wool  market  as 
yet,  but  the  new  American  tariff  is  causing 
holders  to  exercise  caution,  as,  if  the  Presi- 
dent does  not  veto  it,  it  means  higher  prices. 
We  quote:  Greasy  Cape,  13  to  i$)4c.;  Can- 
adian fleece,  17  to  20c;  B.  A.  scoured,  26 
to  34c  ;  pulled  wool,  20  to  2i^c.  for  supers, 
and  23  to  26c.  for  extras.  Northwest  wool 
is  quoted  at  11  to  12c. 

ASHES. 

The  market  for  ashes  is  quiet  owing  to 
light  offerings.  We  quote  :  First  pots,  $4  ; 
seconds,  $3.70,  and  pearls,  $6.50  per  100  lbs. 


MONTREAL  TRADE  NOTES. 

The  Safford  radiators  are  going  into 
practically  75  per  cent,  of  all  the  new  build- 
ings going  up  here.  H.  McLaren  &  Co. 
have  done  a  big  business  in  them  this  sum- 
mer. 

It  will  soon  be  time  for  the  fall  stove 
cleaning.  No  one  should  be  without  one  of 
the  "  Crescent  "  dampers.  Thos.  Davidson 
&  Co.  can  supply  them  to  the  trade. 

A.  C.  Leslie  &  Co.,  of  St.  Paul  street, 
state  that  business  is  unusually  dull  on  im- 
porting account  just  at  present  in  all  lines  of 
heavy  iron  and  heavy  hardware. 

Advices  to  Wm.  McNally  &  Co.  report 
that  the  tendency  in  the  cement  market  is 
higher  in  Great  Britain.  Orders  in  some 
cases  have  already  been  booked  at  the  ad- 
vance. 

The  stock  of  guns  and  ammunition  carried 
by  Caverhill,  Learmont  &  Co.  this  fall  is 
an  unusually  large  and  well  assorted  one. 
Buyers  cannot  fail  to  find  something  to  suit 
them  out  of  it. 

Arrivals  of  cement  last  week  were  3,000 
barrels  English  and  1,500  Belgian,  making 
the  total  to  date,  46,900  English  and  18,525 
Belgian. 
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TORONTO    MARKETS. 

Toronto,  Aug.  17,  1894. 

HARDWARE. 

BUSINESS  shows  some  improvement 
this  week  over  that  of  last.  A  peep 
into  the  shipping  rooms  is  sufficient 
evidence  of  this.  The  volume  of  business, 
however,  is  not  large.  In  fact,  it  is  not  to 
be  expected  that  it  should  be  at  this  season, 
when  merchants  and  travelers  are  holiday- 
ing. Orders  are,  as  a  rule,  small,  but  they 
are  fair  for  the  season.  The  passage  of  the 
United  States  tariff  bill  has  created  more 
confidence  among  merchants  here,  and 
greater  steadiness  is  looked  for  both  in  re- 
gard to  prices  and  business.  Represen- 
tatives from  United  States  manufacturers 
speak  confidently  of  trade  reviving  over 
there  now  that  the  tariff  question  is  settled  — 
for  a  while,  at  least.  Shipments  of  elbows 
are  now  being  made  for  the  fall  supply,  and 
tinware  generally  is  in  good  demand.  Rope 
shows  a  little  activity.  Sporting  goods  are 
moving  a  little  more  freely.  Cutlery  re- 
mains much  as  before.  Trade  keeps  good 
in  belting.  Nails,  tacks  and  horseshoes  and 
fencing  wire  are  all  round  in  little  better  re- 
quest. 

Wire — Business  in  fencing  wire  shows 
some  improvement,  and  inquiries  are  coming 
in  for  hay-baling  wire. 

Rope — Shows  more  activity,  but  prices  re- 
main as  before.  Wequote:  Sisal, 7-16  in.  and 
larger,  7Kc;  Xi  5"i6,^  in.,  8c.  Manilla, 
7-16  in.  and  larger,  gj^c.  ;    X.  5"l6>  H  'n-i 

IOC. 

Cut  Nails — There  is  a  little  better  de- 
mand at  the  unchanged  base  price  of  $1.80 
Toronto,  for  car  loid  lots,  and  $1.85  for 
small  lots. 

Wire  Nails — Are  going  out  quite  freely. 
Discounts  75,  10  and  5  per  cent.,  shipments 
in  10-keg  lots  being  prepaid. 

Horse  Nails— Business  does  not  show 
a  great  deal  of  improvement,  being  much  as 
a  week  ago.  Discounts  are  60  per  cent,  off 
"  C,"  and  60  and  z%  per  cent,  off  "  P.B." 

Tacks — Business  shows  more  activity. 
We  quote  :  Cut,  carpet  blued,  gimp,  60  per 


cent.  ;  do.,  tinned,  70  per  cent.;  copper  nails, 
62 y2  per  cent.;'clout  nails, 6oto 67^ percent.; 
trunk  nails,  60  to  65  per  cent.;  shoe  finders' 
tacks,  50  per  cent.;  shoe  nails,  Hungarian 
nails,  etc.,  yj  per  cent. 

Cutlery — There  is  a  fair  sorting  up 
trade  doing,  but  the  trade  does  not  appear 
to  be  in  a  hurry  to  place  orders  for  fall  sup- 
plies. 

Sporting  Goods— Are  moving  a  little 
better,  but  not  much  life  has  been  developed 
yet. 

Chain — Business  is  still  dull  in  practically 
all  kinds  of  chain. 

Horseshoes — Demand  continues  to  in- 
crease. Prices  are  unchanged  at  $3.80;  To- 
ronto and  $3.85  London. 

Ware — Demand  continues  fair  for  Peer- 
less and  Eclipse  wares,  and  there  is  some 
demand  for  white  ware. 

Plumbers'  Supplies— Trade  on  country 
account  is  more  satisfactory,  both  with  re- 
gard to  volume  of  business  and  prices.  City 
trade  is  much  as  before. 

Builders'  Supplies— Country  trade  is 
still  improving,  but  the  same  cannot  be  said 
of  that  in  the  city. 

Lead  Pipe — Quiet  and  unchanged.  We 
quote  :  Toronto  and  the  west  30  per  cent, 
off  in  small  lots,  and  30  and  10  per  cent,  off 
in  ton  lots  ;  points  east  of  Toronto  35  per 
cent,  off  in  small  lots,  and  35  and  iu  per 
cent,  off  in  ton  lots. 

Hinges — Barn-door  hinges  are  in  de- 
mand, and  quietness  is  still  the  characteris- 
tic of  "  tee"  and  strap. 

Harvest  Tools — Trade  in  both  garden 
and  harvest  tools  is  flat  and  uninteresting. 

Clothes  Wringers  —  Business  keeps 
fairly  good  at  unchanged  prices. 

Belting — Business  continues  good,  both 
in  rubber  and  leather  belting. 

Tar,  Etc.  —  We  quote  as  follows  : 
Roofing  pitch,  $2.50  per  brl. ;  pure  coal  tar 
$4  per  brl.;  refined  coal  tar,  $4.50  per  brl.; 
XXX  refined  coal  tar  in  quart  tins,  $1  per 
doz.;  best  Southern  pure  tar,  $6  per  brl.  and 
75c.  per  doz.  pint  tins;  pine  pitch,  $2.75 
per  brl. 


Cement,  Etc.  -Much  as  before.  We 
quote  :  Portland  cement  (English),  $3  per 
brl.;  New  Brunswick  plaster  paris,  $2  per 
brl.;  Canadian  water  lime,  $1.25  per  brl. 

Firebrick,  Etc.— Scotch  firebrick,  $3.25 
per  too;  Scotch  fireclay,  $1   per  100  lbs. 
METALS. 

Trade  in  metals  shows  some  little  improve- 
ment, especially  in  copper,  lead,  and  zinc. 
Pig  iron  if  anything  seems  quieter.  Quite 
a  quantity  of  solder,  and  hoops  and  bands 
have  been  shipped,  and  galvanized  iron  and 
tin  plates  are  still  going  out  well. 

PlG  IRON — Fewer  enquiries  are  heard 
for  Scotch  pig  than  for  some  weeks,  although 
there  is  a  better  feeling  in  regard  to  prices 
on  account  of  the  improved  demand  that  is 
expected  from  the  United  States  for  this 
kind  of  iron.  A  few  cases  of  Siemen's  iron 
have  come  up  from  Nova  Scotia  during  the 
week  on  contract.  We  quote  :  Summerlee, 
$20.50  to  $21  ;  Carnbroe,  $19.50  ;  Siemen's, 
$18.50  to  $19  50,  ex.  cars  Toronto. 

Rogers,  Brown  &  Co.,  Buffalo,  report  the 
Toronto  market  for  American  pig  iron  as 
follows  :  "  We  are  able  to  record  this  week 
a  decided  improvement  in  the  demand  for 
iron,  although  the  volume  of  business  still 
remains  far  below  the  average  condition. 
The  demand  comes  chiefly  for  iron  to  go 
into  immediate  consumption,  with  a  sprink- 
ling of  inquiries  for  larger  contracts  running 
into  the  future  from  those  who  think  the 
business  skies  are  brightening.  Lake  Su- 
perior charcoal  seems  to  be  the  weakest  on 
the  list.  The  prices  on  Southern  and  Lake 
Superior  coke  brands  are  well  sustained. 
Good  foundry  iron  continues  to  be  scarce, 
and  some  difficulty  is  experienced  in 
obtaining  a  supply  of  favorite  brands. 
We  quote  on  the  cash  basis  f.o.b.  To- 
ronto in  bond  :  No.  1  foundry  strong  coke  iron 
Lake  Superior  ore,  $12.25  ;  No.  2  foundry 
strong  coke  iron,  Lake  Superior  ore,  $12.05; 
Jackson  county  silvery,  No.  1,  $16.80  to 
$18.30;  Lake  Superior  charcoal,  $15.55; 
Southern  soft,  No.  1,  $11.75;  ditto,  No  2, 
$11.50. 

Bar  Iron — Business  does  not  show  any 
signs  of  recovery,  and  the  base  price  is  un- 
changed at  $1.85. 


Best  Value 


on   Earth. 


These  are  the  Furnaces  that  secure,  the 
trade  for  dealers  who  handle  them. 
They  have  no  rivals  but  many  imitators. 


Clare  Bros.  &  Co. 


....Preston,  Ont, 
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M  IRKETS.— Continued 

Sheet  Iron — There  is  a  fair  demand 
but  nothing  new  has  developed.  We  quote  : 
8  to  1 6  gauge,  $2.50;  18  ditto,  $2;  20 ditto, 
$2.10;  22  to  24  ditto,  $2.20;  26  ditto,  $2.45  ; 
28  ditto,  $2.65;  tinned  sheet  iron,  Gorbal's, 
26  gauge,  5/^c  per  lb.;  22  to  24  gauge,  6%c; 
16  to  20  gauge,  6Xc. 

Sheet  Steel — Trade  is  good  locally  for 
small  lots,  American  steel  taking,  it  is  re- 
ported, the  preference.  We  quote  :  8  to  16 
gauge,  $2.75  per  100  lbs.;  18  to  20,  $2.65;  22 
to 24,  $2.85;  26,  $3.10. 

Iron  Pipe — The  feature  of  trade  appears 
to  be  the  large  quantities  of  American  iron 
pipe  that  is  coming  into  Canada  at  the  mo- 
ment. Business  generally  is  just  lair.  Gal- 
vanized pipe  is  sold  at  50  and  50  and  5  per 
cent.,  and  iron  pipe  at  figures  equal  to  67  y2 
to  70  per  cent. 

Galvanized  Iron— A  number  of  import 
orders  for  Queen's  Head  have  been  taken 
during  the  past  week,  and  a  good  demand 
generally  is  reported.  We  quote  $4.35  for 
28  gauge. 

Ingot  Tin — Is  quiet  and  unchanged  at 
19  to  \<)]4c.  for  small  lots,  and  i8j£c.  for 
large  lots. 

Ingot  Copper— Dull.  All  the  scrap 
possible  is  being  forced  on  the  market,  and 
the  closing  down  of  the  large  railway  works 
has  caused  quite  a  decrease  in  trade.  The 
idea  as  to  price  is  still  10  to  io^c. 

Sheet  Copper — Business  is  qu:et  with- 
out special  feature  to  note.  We  quote  :  Un- 
tinned,  14  to  i6^c.  according  to  weight  and 
size  ;  brazier  sheets,  14  to  17c.  according  to 
quality. 

Boiler  Tubes — Are  quiet,  with  prices 
much  as  before  :  1%  inch,  7c.  ;  \%  inch, 
7%c  ;  i}i  inch,  8c;  2  inch,  8>£c. ;  2%  inch, 
Qc;  2.yz  inch,  9^c;  3  inch,  ii}4c;  y/2  inch, 
14c;  4  inch,  19c. 

Zinc  Spelter— There  is  a  fair  trade 
doing  at  4c.  for  domestic  and  4/^c.  for  im- 
ported. 

Tin  Plates — Demand  continues  good. 
We  quote  $3.50  to  $3.75  for  "  I.C."  and 
$3  25  to  $3.35  for  coke. 

Terne  Plates— Shipments  are  being 
made  and  a  good  trade  is  being  done  in  this 
line.  We  still  quoie  $6.50  to  $6.75  accord- 
ing to  quality. 

Zinc  Sheets — Trade  continues  to  im- 
prove, and  prices  are  unchanged  at  4^fc.  for 
ca.e  lots  and  15c.  for  small  lots. 

Hoops  and  Bands— Market  is  quite  ac- 
tive, particularly  in  American  punched  hoops 
and  bands.  $2.20  to  $2.25  is  quoted  ordi- 
narily, but  these  prices  can  be  shaded  for 
lots. 

Canada  Plates — Trade  is  fairly  good 
and  characterized  by  much  the  same  features 
that  obtained  a  week  ago.  We  quote  :  Half 
polished,  52  sheets,  $2.35  ;  60  sheets,  $2.45, 
and  75  sheets,  $2.60. 

Solder  —  Standard    and    strictly     half- 


and-half  are  still  in  demand  at  prices  rang- 
ing from  12^  to  14c. 

Lead— Market  is  a  little  brisker,  con- 
siderable being  sold,  but  prices  are  bearish, 
although  we  still  quote  $2.90  to  $3. 

Antimony — Continues  slow  at  9^  to  10c. 
for  Cookson's. 

GLASS. 

Business  has  improved  materially  in  win- 
dow glass  and  there  is  a  good  deal  going 
out,  a  good  proportion  of  which  is  double 
diamond  in  large  sizes.  We  still  quote  $1.10 
to  $1.15  for  first  break,  or  50-foot  boxes. 
An  improved  trade  is  also  reported  for  plate 
glass. 

OLD  MATERIAL. 

Trade  is  dull,  with  small  prospect  of  an 
improvement.  Prices  are  still  unchanged, 
and  are  as  follows  :  Agricultural  scrap,  50c. 
per  cwt  ;  machinery  cast,  50c.  per  cwt. ;  stove 
cast  scrap,  30  to  35c;  No.  1  wrought  scrap, 
40c.  per  cwt. ;  No. 2,  including  sheet  iron, hoop 
ironand  mixed  steel,  10c. ;newlightscrap  cop- 
per, 6  to  6yic;  heavy  scrap  copper,  7 
to  7 'Ac;  old  copper  bottoms  sH  to  6c; 
lightscrapbfass3^  to4c ;  heavy  yellowscrap 
brass  5c;  heavy  red  scrap  brass,  SJ^c; 
scrap  lead,  1%  to  ij^c.  ;  scrap  zinc, 
1%  to  i^c ;  scrap  rubber,  3  to  3^c ;  coun- 
try mixed  rags,  50  to  70c  ;  clean  dry  bones, 
50  to  60c  per  100  lbs.  ;  borings  and  turn- 
ings, IOC. 

PAINTS    AND    OILS. 

White  Lead — There  seems  to  be  less 
doing  than  even  a  week  ago.  Prices  are  un- 
changed at  4J4  to  4^c.  per  lb. 

Linseed  Oil — Trade  is  much  the  same 
as  a  week  ago,  business  being  quiet  and 
prices  unchanged  at  53  to  54c.  for  raw  and 
56  to  57c  for  boiled  f.o.b  Toronto. 

Prepared  Paints— Dull  at  $1.05  for 
pure. 

Turpentine — Demand,  if  anything,  has 
improved  a  little,  but  trade  is  still  quiet  and 
prices  weak;  41c  f.o.b.  Toronto  is  now  about 
the  idea. 

Seal  Oil — There  is  a  moderate  trade 
doing  at  58  to  59c 

Castor  Oil — Quiet  and  unchanged. 
Quotations  are  6^c  in  case  lots  and  7c  in 
single  tins. 

SALT. 

Trade  is  fair.  Prices  are  unchanged  ex- 
cept in  brls.  We  quote  as  follows  :  Dairy, 
$1.50,  special  grade  ;  brls.,  90  to  95c  ;  coarse 
sacks,  68c;  fine  sacks,  70c  American  rock, 
$10  per  ton. 

HIDES,  SKINS,  WOOL    AND    TALLOW 

Hides — Good  buff  hides  are  scarce,  and 
locally  are  %c.  higher.     Demand  is  good. 

Skins — There  are  a  few  coming  forward 
and  all  are  being  taken  at  55c  for  lamb 
skins  and  30c  for  pelts. 

Wool— More  wool  is  said  to  be  on  the 
Toronto  and  Hamilton  markets  than  ever 
before.  There  is  not  much  doing  in  con- 
sequence.    We  quote  :  Ordinary  combing, 


17c.  ;  fine  clothing  and  down,  18  to  19c.  ; 
rejections,  12  to  13c.  ;  and  unwashed,  10  to 
IIC. 

Tallow— Demand  keeps  moderate  for 
small  lots.  Dealers  are  paying  4^  to  5^c. 
and  selling  at  $%  to  5^c. 

PETROLEUM 

Trade  is  fair  and  prices  unchanged,  al- 
though it  is  anticipated  they  will  soon  be  1 
higher.  Car  lots  are  beginning  to  move  quite 
freely.  We  quote,  in  5  to  10  brl.  lots,  im- 
perial gallon,  Toronto  :  Canadian,  12  to 
\2%c;  carbon  safety,  15X  to  16c;  Can- 
adian water  white,  16  to  17c;  American 
water  white,  18  to  19c;  photogene,  20c. 

MARKET    NOTES. 

Gowans,  Kent  &  Co.  are  prepared  to  sup- 
ply all  the  latest  designs  of  lamps  for  the  fall 
trade. 

The  annual  picnic  of  the  employees  of  the 
Gurney  Foundry  Co.  is  being  held  at  Oak- 
ville  to-day. 

H.  S.  Howland,  Sons  &  Co.  report  a 
brisk  demand  for  their  Turn  Table,  White 
Mountain  and  Blue  Lightning  apple  parers. 

When  illustrating  the  Arbenz  razor  last 
week  Hardware  inadvertently  omitted  to 
mention  that  M.  &  L.  Samuel,  Benjamin  & 
Co.  were  handling  it  on  this  market. 

The  travelers  for  the  Toronto  Silver  Plate 
Co.  are  all  out,  and  some  good  orders  have 
been  received.  Trade  has  improved  a  great 
deal  during  the  past  two  weeks.  This  firm 
is  getting  up  a  fine  exhibit  for  the  Industrial 
Fair. 


UNITED  STATES    MARKETS. 

New  York,  Aug.  17, 1894. 

PIG  Tin — London  cables  quoted  a  sharp 
rise  that  ultimately  amounted  to 
£1  15s.  over  the  closing  figures  of 
Monday,  and  noted  also  quite  heavy  trans- 
actions in  forward  deliveries.  This  turned 
the  local  market,  not  only  causing  higher 
prices  to  be  established,  but  leading  some 
life  to  speculation.  The  advance  here  was 
about  0.25c  per  lb.,  or  to  19.50c.  net  cash 
for  five-ton  lots,  prompt  or  current  month 
delivery.  Small  orders  from  interior  trade 
and  from  consumers  were  more  numerous, 
but  the  majority  were  filled  at  prices  remark- 
ably close  to  the  rates  at  which  speculative 
deals  were  put  through,  and  indicated  that 
the  heavy  stock  here  has  some  weight.  On 
the  Exchange  sales  were  recorded  of  15  tons 
at  1915c.  for  August  delivery  ;  25  tons  at  > 
19.25c  for  September. 

Copper — Lake  Superior  ingot  was  more 
freely  offered  at  9c,  and  in  some  quarters  it 
was  reported  that  good  sales  have  been  made 
at  or  about  that  price.  Regarding  the  re- 
port that  offers  have  been  made  recently  in 
Europe  at  the  equivalent  of  8#"c,  leading 
dealers  were  reticent,  and  they  professed 
ignorance   also   of  progress  of  the  alleged 
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MARKETS—  Continued 

movement  to  induce  American  and  foreign 
producers  to  restrict  and  reduce  their  out- 
put. The  surface  appearances  are  that  the 
weight  of  heavy  stocks  in  Europe  is  being 
felt,  and  that  the  difference  of  %z.  per  pound 
between  home  trade  and  export  prices  isciue 
to  natural  causes.  Business  in  other  var- 
ieties was  reported  at  former  prices,  say  %% 
to  8j^c.  for  electrolytic,  and  %l/z  to  8>|c.  lor 
ordinary  casting  stock,  according  to  b'and 
and  quantity. 

Pig  Lead — Sales  were  made  of  carload 
lots,  prompt  shipment,  at  3  55c.  delivered 
here,  and  corresponding  prices  at  other 
points.  Dealings  were  moderate,  however, 
and  chiefly  made  of  purchases  by  consum- 
ers who  have  allowed  their  stock  to  run  very 
low.  Late  deliveries  were  relatively  lower 
with  some  sellers  at  3.45c.  for  November 
and  3  40c.  for  December  delivery.  St.  Louis 
wire  to  the  Metal  Exchange  quoted  3.40c. 
London  cable  was  £9  12s.  6d.  for  soft 
Spanish. 

Spelter — There  is  no  change  in  the 
market  for  this  metal.  Consumers  still  buy 
very  sparingly  here,  and  western  advices 
afford  no  evidence  of  anything  more  than 
routine  trade  at  the  primary  points.  Prices 
remain  at  the  basis  of  about  3.45  to  3.50c. 
here  for  ordinary  brands.  St.  Louis  quota- 
tion to  the  Metal  Exchange  was  3.22,^0 
London  cable,  ^,15  7s.  6d.  for  good  mer- 
chant brands. 

Antimony — The  market  remains  quiet 
but  steady,  with  sellers  at  Zl/%  to  %%c. 
quoted  for  Hallett's  and  10c.  for  Cookson's. 
Tin  Plate — Prices  advanced  to  the  ex- 
tent of  about  6d.  in  the  English  market 
under  the  influence  of  the  adoption  of  the 
Senate  Tariff  bill.  This  served  to  stiffen  the 
New  York  market,  although  duty  free  plates 
could  be  laid  down  here  at  much  below  spot 
prices. 

Iron  and  Steel— No  new  features  de- 
veloped in  any  branch  of  the  market.  Deal- 
ings are  still  on  a  moderate  scale,  and  buy- 
ers' interest  does  not  enliven  perceptibly. 
Prices  continue  to  be  rather  soft. 


WORLD'S  SUPPLY  OF  TIN. 

The  amount  of  the  world's  supply  of  tin 
for  the  calendar  year  1893  is  given  officially 
in  the  annual  report  of  Dr.  D.  T.  Day.  The 
total  amount  for  the  year  was  67,237  tons, 
clas  ed  as  follows :  English  production,  8,- 
650;  Straits'  shipments  to  Europe  and  Amer- 
ica, 38,874;  Australia  shipments  to  Europe 
and  America,  5,579;  Ban  a  sales  in  Hol- 
land, 5,418,  and  Billeton  sales  in  J  ,va,  5,21 1. 
The  total  value  of  tin  and  tin  plates  imported 
and  entered  for  construction  in  the  United 
States  during  the  year  was  $20,802,864.  In 
blocks,  bars  or  pigs  and  grain  tin  the  quan- 
tity and  value  were  38,304,008  cwt.,  $5,675,- 
128,  and  in  tin  plate  sheets,  etc.,  545,472,209 
cwt.,  $15,127,736.  The  total  value  of  tin 
manufactures  exported  from  the  United 
States  during  the  year  was  $253,449. 


RAZORS 


See  our  fully  warranted   German 
Hollow  Ground   Razors.      Fresh 
stock  just  received.     Good  assort- 
ment, low  price,  splendid  value. 

A.    C.    LESLIE    &    CO.  Montreal  and  Toronto. 


Our 

Specialty 


PURE  TURPENTINE 


Our  Customers 
Need  fear  no 
Adulteration 


Every  barrel  guaranteed  !     We  are  headquarters  for  the  Pure  Article. 
Remember  these  facts  when  placing  your  orders. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W„  TORONTO 


..THE 


JAMES  ROBERTSON  CO. 


LIMITED 


Manufacturers,  Importers 
and  Jobbers. 


TORONTO,  MONTREAL,  WINNIPEG  and  ST.  JOHN,  N.B. 


Lead  Pipe,  Sheet  Lead 
Pig  Lead,  Bar  Lead 
Lead  Traps,  Lead  Wire 
Wire  and  Bar  Solder 
Drop  and  Buck  Shot 
Window  Lead 
Tin-Lined  Lead  Pipe 
Block-Tin  Pipe 


THE    "RICHELIEU" 


Sanitary  Earthenware 
Laundry  Wash  Tubs 
House  Boilers 
Bath  Tubs,  Pumps 
Sheet  and  Ingot  Copper 
Sheet  Iron,  Sheet  Zinc 
Iron  Pipe  and  Fittings 
Iron  and  Steel  Sinks 


Plumbers',  Steam,  G-asfitters'  and  Engineers' 
Supplies  of  all  kinds. 


Make  New  Customers  '1^ 


es 


BY    HANDLING 


Work  easier,  cut  better  I 

and  wear  twice  as  long 
as  any  others.     .     .     . 


'Clauss  Scissois 


M 


CLAUSS  SHEAR  CO., 


TORONTO. 
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GAS    FOR    ENRICHING   PURPOSES. 

JOHN  WEST,  who  this  year  presided 
over  the  31st  annual  general  meeting 
of  the  Incorporated  Gas  Institute,  Eng- 
land, had  the  following  to  say  in  respect  of 
processes  for  enriching  coal  gas  by  means 
of  high  candle  water  power  gas,  that  are 
now  engaging  the  attention  of  English 
gas  engineers  :  "  No  general  rernarks 
upon  the  manufacture  of  gas  would  now  be 
complete  without  some  reference  to  the 
subject  of  enrichment,  and  the  troubles 
which  the  adoption  of  new  processes  for  rais- 
ing the  illuminating  power  of  gas  may  pro- 
bably bring.  Half  a  century's  experience 
with  cannel  coal  as  an  enriching  agent  has 
taught  us  how  to  use  it,  and  exactly  what  to 
expect  from  its  use,  and  the  proportion  nec- 
cessary  to  give  the  desired  result.  Another 
advantage,  which  cannot  be  overestimated, 
and  which  is  not  even  yet  fully  realized,  is 
that,  owing  to  the  cannel  being  mixed  with 
the  coal  in  the  retort,  the  poor  gas  and  the 
rich  cannel  gas  are  evolved  together  under 
the  same  conditions  of  temperature,  with  the 
result  that  a  tolerably  uniform  quality  of  gas 
is  put  into  the  holder.  Several  processes  are 
now  being  tried  upon  a  large  scale,  and  no 
doubt  engineers  have  succeeded  in  so  reduc- 
ing the  process  of  manufacture  that  the  ques- 
tion which  some  of  you  will  probably  have 
to  solve  is  :  Which  process  will  best 
answer  your  purpose?  At  the  present  time 
it  is  difficult  to  advise  you  on  the  matter  ; 
but  having  had  some  experience  with  rich 
cannel  gas  mixed  with  poor  coal  gas,  I  shall 
require  some  very  definite  information 
obtained  from  practical  working  on  a  large 
scale,  to  satisfy  me  that  gases  of  such  ex- 
treme densities  when  put  into  a  gasholder 
become  perfectly  mixed,  and  that  a  certain 
amount  of  stratification  does  not  take  place. " 


ALUMINUM  AND  GLASS. 

M.  Charles  Margof,  of  the  physical 
laboratory  of  the  University  of  Geneva, 
says  L'Industrie,  has  just  made  a  curious 
discovery.  He  has  found  that  by  rubbing 
on  glass  with  an  aluminum  point  we  obtain 
clear  metallic  lines,  which  cannot  be  re- 
moved by  washing,  no  matter  how  often 
repeated.  This  property  which  aluminum 
possesses,  of  adhering  closely  to  glass,  or  in 
general  to  any  substance  having  silica  as  its 
base,  is  most  plainly  shown  when  the  sur- 
face is  dampened  or  covered  with  a  very 
light  coat  of  moisture,  as,  for  instance,  when 
a  man  breathes  upon  the  surface  of  the 
glass.  An  indispensable  condition  is  that 
the  glass  and  the  aluminum  point  shall  b2 
clean. 

M.  Margot  has  arranged  a  special  appa- 
ratus for  his  experiments.  He  uses  a  lathe 
of  aluminum,  which  turns  very  quickly,  and 
with  it  he  traces  designs  on  the  glass. 
These  lines  have  a  bright  metallic  reflec- 
tion ;  polishing  with  a  steel  tool  gives  them 
the    appearance    of    metallic    incrustation. 


The  adherence  to  the  glass  is  absolute 
Without  doubt  we  can,  by  treating  the  deco- 
rated glass  with  caustic  potash  (  r  chloro- 
hydric  acid,  remove  the  metal,  but  the 
design  remains.  The  lines  are  clearly  fixed 
on  the  glass,  as  if  the  surface  had  been  cor- 
roded by  the  metal. 

It  is  known  that  magnesium,  cadmium 
and  zinc  have  similar  properties,  and  that 
they  will  leave  visible  traces  on  glass. 
None  of  these  metals,  however,  possesses 
this  property  to  the  same  extent  as  alum- 
inum, except  possibly  magnesium.  On  the 
other  hand,  besides  the  fact  that  magnesium 
oxidizes  very  quickly,  the  traces  which  it 
leaves  on  glass  vanish  quickly,  and  there- 
fore the  metal  can  be  used  for  this  purpose 
only  under  special  circumstances. 

Many  applications  can  be  suggested  for 
aluminum  in  this  direction.  It  can  be  used 
instead  of  the  engraver's  tool  in  cutting 
designs  on  glass.  With  the  aluminum 
pencil  diamonds  can  be  distinguished  from 
imitation,  since  it  will  make  no  mark  on  a 
diamond.  It  is  possible  that  the  new  dis- 
covery may  make  a  great  difference  in  the 
making  of  cut  or  engraved  glass. 


A  GOVERNMENT  DIAMOND  DRILL. 

During  the  last  session  of  the  Ontario 
Legislature  an  Act  was  passed  authorizing 
the  Commissioner  of  Public  Works  to  pur- 
chase two  diamond  drills  to  make  borings  in 
search  for  minerals.  The  matter  was 
placed  in  charge  of  the  Bureau  of  Mines. 
The  authorities  in  that  department,  after 
much  business-like  care,  selected  and  pur- 
chased one  drill,  which  will  be  thoroughly 
tested  before  another  one  is  bought.  The 
machine  now  the  property  of  the  Provincial 
Government  is  known  as  number  "  C,"  and 
comes  from  the  Sullivan  Machine  Company, 
of  Chicago  and  Claremont.  It  has  a  boring 
capacity  of  from  twelve  to  fifteen  hundred 
feet.  The  bore  is  one  arid  three-sixteenths 
of  an  inch  in  diameter.  The  engines  and 
pumps  have  not  yet  been  purchased.  The 
order  for  them  will  be  given  to  a  Canadian 
firm. 

PERSONAL  MENTION. 

P.  McMurray,  Welland  ;  W.  C.  Crawford, 
Tilbury  Centre,  and  Mr.  McEdwards,  of  Mc- 
Edwards  &  Moore,  St,  Catharines,  are 
among  the  country  merchants  who  have 
visited  Toronto  during  the  week. 

W.  S.  Leslie,  Toronto  representative  of  A. 
C.  Leslie  &  Co.,  is  rusticating  in  Muskoka. 

William  Johnson,  repiesenting  Jeremiah 
Lyon  &  Co.,  London,  England,  was  looking 
up  business  in  Toronto  this  week. 

J.  Irving,  Toronto  representative  of  the 
Montreal  Rolling  Mills  Co.,  has  returned 
from  a  pleasant  two  weeks'  holiday  trip  to 
Mackinaw. 

Harry  Gayfer,  city  traveler  for  H.  S.  How- 
land,  Sons  &  Co.,  was  married  a  few  days 
ago.  The  bride  was  Miss  Raycroft,  of 
Hamilton.     Congratulations. 


A  NEW  HARDWARE  LINE. 

The  old-fashioned  wood  mantel,  remod- 
elled, has  been  growing  in  popular  favor  for 
the  last  few  years,  and  its  sale  has  at  last 
been  extended  to  the  hardware  trade,  says 
an  exchange.  It  is  not  out  of  place  there, 
by  any  means,  although  it  cuts  rather  an  odd 
figure  at  first.  It  is  in  the  line  of  building 
and  house-furnishing  goods,  and  is  as  essen- 
tial to  the  construction  of  a  house  as  build- 
ers' hardware  or  nails,  so  there  is  no  reason 
why  the  hardware  men  should  not  take  hold 
of  it  and  push  its  sale.  While,  as  stated, 
they  are  coming  into  more  general  use,  there 
is  no  especial  medium  for  their  sale  apart 
from  the  stores  mentioned,  especially  in  the 
smaller  towns  or  cities,  and  this  is  all  the 
more  reason  why  the  hardware  dealers  should 
handle  them.  Samples  only  need  be  carried 
and  all  the  manufacturers  issue  fully  illus- 
trated catalogues  which  can  be  used  in 
showing  to  the  customer  what  the  goods 
are.  The  samples  in  the  store  will  indicate 
the  character  of  the  work.  Several  dealers 
in  St  Louis  are  now  carrying  wood  mantels 
in  this  way,  and  their  example  is  quite  cer- 
tain to  be  followed  in  the  adjoining  trade 
territory  where  new  buildings  are  in  course 
of  construction. 


TO    PREVENT  LAMP  EXPLOSIONS. 

A  method  of  rendering  paraffin  oil  or 
spirit  lamps  safe  against  accidental  explosion 
or  fire  though  being  overturned  has,  accord- 
ing to  an  English  paper,  been  devised.  It 
is  based  on  the  principle  of  absorption,  and 
consists  in  partially  filling  the  oil  chamber 
of  the  lamp  with  small  pieces  of  a  chemi- 
cally-prepared vegetable  substance  of  a  fine 
porous  nature,  which  forms  a  soft,  spongy 
core.  The  remaining  space  in  the  chamber 
is  occupied  by  a  preparation  of  asbestos. 
The  wick  of  the  lamp  is  embedded  in  the 
absorbent  materials,  which  retain  the  oil 
when  it  is  poured  into  the  chamber.  The 
oil  is  conducted  to  the  point  at  which  the 
flame  is  produced  through  the  wick  by  capil- 
lary attraction  in  the  usual  way.  There  is 
thus  no  oil  in  the  lamp  in  the  form  of  a  free 
liquid,  and  should  the  lamp  fall  and  break, 
the  oil  will  only  be  scattered  about  in  pieces 
of  the  coie  containing  it. 


HEADQ  rjARTERS 
TOR 

Tinners'  Hardware 
M£  Roofers'  Supplies 

Largest  Stock  Prices  Lower 

Greatest  Variety  Than  Ever 

Write  us  before  buying  elsewhere. 

BERGER  BROS., PHILADELPHIA 


HARDWARE 


19 


TANK   TURPENTINE. 

"  I  don't  think  the  importation  of  turpen- 
tine in  tanks,  referred  to  in  HARDWARE  last 
week,  will  work,"  said  a  paint  and  oil  jobber. 
"  In  the  first  place,  there  is  a  question  in  my 
mind  whether  by  bringing  the  oil  in 
in  this  way  anything  is  really  gained 
in  freight.  When  imported  in  barrels 
the  oil  comes  part  of  the  way  by 
water,  but  by  importing  it  in  tank 
cars  it  has  to  come  all  the  way  by  rail. 
Then  again  the  dealer  who  is  always  sus- 
picious of  adulteration,  will  be  still  more  so 
when  he  knows  that  he  is  not  getting  his  oil 
in  the  original  package.  The  people  here 
who  are  bringing  in  the  oil  have  sent  cir- 
culars out  to  the  trade  offering  turpentine  at 
39c.  f.o  b.,  but  in  addition  to  this  they  charge 
90c.  for  the  barrel.  True  this  sum  will  be  re- 
funded on  the  barrel  being  returned,  but 
it  will  cost  country  dealers  probably  about 
equal  to  ic.  per  gallon  to  return  the  barrel. 
No,  I  can't  see  how  it  is  going  to  make  tur- 
pentine so  much  cheaper." 

"Another  thing,"  remarked  a  bystander, 
"  I  don't  think  the  druggists  will  care  to 
buy  the  tank  turpentine,  when  it  is  so  im- 
perative that  what  they  get  shall  be  pure, 
being  frequently  required  for  medicinal  pur- 
poses." 


CYCLE  TRADE   IN   COVENTRY. 

The  cycle  trade  of  Coventry,  says  an 
English  exchange,  is  depressed,  the  season 
demand  on  account  of  the  home  market 
being  practically  over.  Except  at  one  or 
two  leading  establishments  the  season  now 
nearing  its  end  has  not  been  particularly 
buoyant,  and  it  is  significant  to  note  the 
rapid  strides  with  which  this  industry  is  es- 
tablishing itself  in  Birmingham.  We  learn 
on  good  authority  that  during  the  month  of 
July  Birmingham  turned  out  2,000  more  ma- 
chines of  all  sorts  than  the  "town  of  Peeping 
Tom." 


REGARDING  WRAPPING  PAPER. 

Not  long  since  I  drew  attention  to  the 
inconvenience  attendant  on  the  use  of  com- 
mon paper  for  invoices  in  order  that  whole- 
salers may  view  the  question  from  another 
standpoint,  writes  Vulcan,  in  Ironmonger. 
Perhaps  I  may  now  go  a  step  further 
and  remark  on  the  poor  quality  of  paper 
used  by  some  firms  for  wrapping  par- 
cels. Probably  this  arises  from  a  want  of 
appreciation  of  the  use  of  a  wrapper.  There 
are  those  who  appear  to  think  that  if  the 
wrapper  is  strong  enough  to  last  during 
transit  to  the  retailer's  hands  the  full  re- 
quirements of  the  case  are  duly  met.  But 
it  is  not  so,  because  the  goods  at  an 
ironmonger's  are  generally  kept  in  paper, 
and  it  is  inevitable  that  most  parcels 
have  to  be  untied  many  times  before 
their  contents  are  sold.  If,  then,  the  paper 
is  common  a  new   wrapper  must  be   sub- 
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stituted  at  an  early  stage.  This  in  a  single 
instance  would  not  matter  much,  but  it  is  a 
serious  matter  when  there  are  many,  especi- 
ally when,  as  is  too  often  the  case,  with  the 
original  wrapper  go  also  the  original  marks, 
and  thus  important  particulars  are  lost  sight 
of.  In  this,  and  in  similar  matters,  manu- 
facturers generally  would  do  well,  when 
considering  the  question  of  putting  up  good?, 
to  take  the  retailer's  circumstances  into  ac- 
count, and  make  it  a  sine  qua  non  to  suit 
the  wrapping  to  those  circumstances. 


AUSTRALIAN  IRON  INDUSTRY. 

So  far  nothing  tangible  has  yet  resulted 
from  the  efforts  made  during  late  years  to 
esablish  the  iron  making  industry  in  New 
South  Wales,  although  attention  has  from 
time  to  time  been  directed  to  many  natural 
advantages  possessed  by  several  districts  of 
the  colony,  namely,  deposits  of  iron  ore, 
with  coal  and  flux  in  close  proximity.  The 
iron  made  in  the  colony  at  the  present 
time  is  not  from  ore  but  from  scrap,  and  the 
quantity  so  manufactured  during  last  year 
was  2,190  tons,  valued  at  ,£14,786.  The 
Eskbank  Iron  works,  where  this  industry  is 
carried  on,  are  situated  at  Lithgow,  on  the 
western  side  of  the  Blue  Mountains,  and 
employ  about  150  men.  In  the  Broken  Hill 
district  there  were  raised  during  the  year 
1,051  tons  of  iron  ore,  valued  at  ,£1,198. 
The  bulk  of  this  comes  from  Balaclava, 
about  eight  miles  from  Broken  Hill,  the 
rest  of  it  being  taken  by  the  Proprietary 
Company  from  the  outcrop  of  the  lode.  It 
is  solely  used  as  flux. 


RESULT  OF  GERMAN  COMPETITION. 

The  hamlets  of  Short  Heath  and  New 
Invention,  just  outside  Willenhall,  which 
are  practically  dependent  upon  the  manu- 
facture of  the  cheaper  class  of  iron  till  and 
cupboard  locks,  have  for  some  time  past 
been  in  a  bad  way  owing  to  the  gradual 
decadence  of  those  industries.  The  secret 
of  it  all  is  the  great  severity  of  German  com- 
petition. In  the  office  of  a  Birmingham 
merchant  the  other  day,  we  were  asked  to 
guess  the  value  of  a  packet  containing  five 
zyi.  in.  till  locks  with  two  keys  to  pass  the 
lot.  The  locks  were  brightly  polished  and 
neatly  made,  and  the  price  of  the  package 
delivered  in  Birmingham  was  fivepence 
three  farthings.  As  these  articles  are  hand- 
made, there  must  be  terrible  sweating  some- 
where in  Germany !  remarks  Hardware- 
man. 


HINTS  ON  WINDOW  DRESSING. 

IN  ALL  well-established  and  regulated 
retail  shops,  with  pretensions  to  carry 
any  classified  line  of  merchandise, 
says  Hardwareman,  a  certain  degree  of 
attention  is,  or  should  be,  paid  to  the  art 
and  underlying  principles  of  window  dress- 
ing, or,  in  other  words,  the  more  stirring 
class  of  merchants  who  pay  prompt  atten- 
tion to  advertising  and  to  contriving  all 
possible  methods  of  reaching  the  attention 
of  customers  claim  show  windows  to  be  one 
of  the  great  methods. 

Many  windows  are  often  packed  full  of 
the  finest  goods  and  novelties,  and  yet  with- 
out the  least  trace  or  show  of  an  underlying 
idea  of  system.  In  conversation  with  an 
experienced  window  dresser  the  subject  of 
window  trimming  was  broached,  and  in  the 
course  of  his  remarks  he  made  the  statement 
that  one  might  study  the  designs  and  sys- 
tems of  the  arrangements  of  the  most 
tastefully-arranged  show  windows,  and  then 
make  an  attempt  at  reproducing  the  subject 
in  all  its  taste,  without  the  pattern 
right  before  the  eye,  and  it  would  be  a 
signal  failure  nine  times  in  every  ten. 
From  this  the  conclusion  may  be  drawn  that, 
instead  of  the  pattern  or  idea  being  before 
the  eye,  the  eye  must  be  before  the  pattern, 
or,  in  short,  the  artistic  pattern  is  in  the  very 
brain,  and  can  only  be  cuned  to  perfection 
by  actuil  experience.  Many  a  time  has  the 
expert  window  dresser  been  constrained  to 
tear  down  his  pattern  only  because  it  did  not 
suit  his  inward  idea. 

In  preparing  the  window  for  public  atten- 
tion, the  dresser  must  be  governed  in  his 
taste  and  arrangement  by  the  class  of  goods 
consumed  by  that  particular  locality.  The 
display  should  be  made  up  of  goods  in  which 
the  people  are  interested,  and  would  stop  and 
look  at;  and  when  the  public  eye  is  forced  to 
pay  homage  to  the  window  dresser,  the 
original  design  of  window  trimming  is  ac- 
complished— it  is  then  a  great  advertising 
medium.  In  this  way,  by  a  careful  and  not 
too  hasty  study,  a  knowledge  of  what  the 
trade  is  most  interested  in  may  be  acquired; 
and  thus  an  advertising  medium  established 
of  as  much,  or  sometimes  even  more,  value 
than  the  long  column  in  the  daily  or 
weekly  papers. 

Moreover,  the  window  trimming  should 
be  always  in  harmony  with  the  season. 
There  is  nothing  that  looks  more  ridiculous 
to  the  trained  eye  than  to  see  the  winter 
window  arrayed  in  summer  goods,  and  vice 
versa.  The  changes  from  month  to  month, 
and  from  season  to  season,  should  be  as 
harmonious  and  blending  as  the  growth  and 
change  of  the  flowers  of  the  summer  months. 
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TALKS   WITH    RETAILERS. 

THE  feeling  in  the  retail  hardware 
ciicles  in  this  city  is  beginning  10  be  a 
little  easier.  Orders  for  the  fall  trade 
are  now  being  placed,  and  people  are  re- 
arranging their  stock.  The  want  of  a  reta.l 
hardware  men's  association  is  keenly  felt  in 
this  city.  Cannot  some  good,  live  retailer 
take  hold  of  this  and  get  it  started  ? 

"Oh,  quiet,"  said  Mr.  Hatch,  446  Queen 
west  ;  "but  we  can't  expect  anything  else 
this  month.  Things  however,  will  pick  up 
a  little  next  month,  and  a  good  deal  more 
the  next."  Mr.  Hatch  deals  more  in  stoves 
than  in  shelf  hardware. 

"  Something  terrible,"  said  Mr.  Unitt's 
clerk,  as  I  asked  him  the  state  of  trade. 
"Everything  seems  to  be  dead.  You  can 
look  out  for  us  in  skates  again  this  winter, 
for  we  will  get  in  another  2,000  pairs,  and 
shall  use  the  same  sign  this  winter  as  last, 
thus  saving  the  profit  on  sixty-five  pairs." 
Mr.  Unitt  is  once  more  comfortably  situated 
in  his  old  stand. 


"Oh,  pretty  quiet,"  said  Albert  Welch's 
clerk,  304  Queen  west.  "  We  are  selling 
a  few  stoves,  but  we  can't  expect  to  do  much 
this  month.  A  retail  hardware  men's  as- 
sociation is  just  what  is  wanted,  as  then  we 
could  regulate  our  prices  a  little  better,  in- 
stead of  everybody  selling  without  making 
anything." 


"Trade  is  very  good,"  said  Mr.  Reynolds, 
of  Smith,  Reynolds  &  Co.,  278  Queen  west. 
"We  have  done  a  very  good  business  in 
shelf  hardware,  but  paints,  oils  and  tinware 
are  quiet.  We  are  going  to  make  a  rush  in 
the  '  Pleasant  Dream  '  ranges  this  winter. 
We  will  handle  stoves  extensively  the  com- 
ing season,  and  during  Exhibition  will  try  to 
rush  business  in  that  line  on  the  grounds. 
A  retail  hardware  men's  association  is  just 
what  we  want,  and  you  will  see  one  in  To- 
ronto soon.  The  day  is  not  far  distant  when 
the  retailers  will  order  their  stock  direct 
from  England." 


"  Trade  is  very  good,"  said  B.  Ibbotson, 
208  Queen  west.  "  Things  are  now  begin- 
ning to  look  a  little  more  brisk  than  of  late. 
Bicycle  repairing  is  quiet  yet  on  account  of 
so  many  being  away  on  their  holidays.  Lock- 
smithing  remains  good.  Trade  during  the 
last  two  years  has  been  a  little  later  picking 
up  in  the  fall,  but  it  must  be  on  account  of 
the  dull  times  prevalent  through  the 
country."  Mr.  Ibbotson  has  just  returned 
from  a  week's  sojourn  in  Muskoka,  and  is 
looking   well. 

"  Trade  is  very  brisk,  especially  in  the 
shop,"  said  Mi.  Hallarn,of  Hallarn  &  Hayes, 
204  Queen  west.     "  In   fact    we   have  now 


more  than  we  can  get  out  on  time.  Pre- 
paied  paints  have  been  selling  well  all  sum- 
mer. A  retail  hardware  men's  association 
would  be  a  good  thing  in  Toronto  and  I 
would  like  to  see  it  started."  On  being 
asked  how  it  was  that  he  was  busy  and  most 
firms  idle,  Mr.  Hallarn  said  that  at  the  cost 


BICYCLE  PEDALS. 

Rice  Lewis  &  Son,  Limited,  are  continu- 
ally adding  to  their  list  of  bicyclesupphes. 
In  order  to  supply  the  long-felt  wants  for  a 
pedal  which  is  dust-proof,  they  keep  in 
stock  a   full   assortment  of  high  grade  rat 


of  about  five  dollars  a  month  for  advertising 
in  the  daily  papers  he  can  keep  all  his  men 
busy.  Why  do  not  more  of  our  merchants 
experiment  in  this  particular  ? 


"  Business  is  fair,"  said  Mr.  Wilson's 
assistant  at  166  Queen  west.  "  It  is  a  little 
too  early  for  lamps,  but  the  cutlery  trade  is 
quite  brisk.  A  retail  hardware  men's  asso- 
ciation would  be  all  right  if  it  could  be  made 
strong  enough  to  boycott  these  large  firms 
who  put  their  prices  down  on  their  cheap 
goods  so  low  that  the  merchant  who  sells  the 
good  article  cannot  compete  with  them. 
This  I  think  is  the  reason  of  the  low  prices 
on  hardware." 


"  Although  the  grocery  and  dry  goods 
trades  in  this  city  are  cutting  prices  pretty 
close,  still  the  hardwareman  seems  to  have 
as  bad  if  not  a  worse  battle  to  fight,"  said  a 
retailer.  "  Some  seem  to  cut  prices  merely 
for  revenge.  Here's  a  case  in  point  :  'A' 
was  standing  in  his  store  door  one  day  and 
seeing  a  customer,  whom  I'll  call  '  C,'  come 
out  of  '  B's,'  a  competitor  asked  him  what 
he  gave  for  his  purchase.  '  Fifty  cents,'  was 
the  answer.  'Well  now,  you  must  be  easy 
to  give  that  price  when  I  have  the  same 
article  in  here  for  forty.'  '  A  '  persuades  '  C ' 
to  enter  his  store,  when  he  shows  him  goods 
that  cost  42c.  wholesale,  and  offers  them  for 
forty.  Of  course, '  C '  thinks  he  has  been  al- 
most swindled  out  of  his  money,  and  conse- 
quently '  B  '  loses  his  custom.  A  merchant 
who  willlower  himself  to  dosuch  a  contempti- 
ble trick  should  not  be  allowed  to  buy  from 
the  wholesalers.  Why  do  not  the  retail  hard- 
ware men  of  Toronto  form  an  association 
and  try  to  get  their  business  back  to  the  old 
standard  where  it  was  ten  years  ago  ?  Of 
course,  there  are  more  men  in  business  to- 
day than  there  were  ten  years  ago,  but  still 
with  a  good  strong  association  there  is  no 
reason  why  the  trade  should  not  be  placed 
on  a  more  paying  basis."  Rambler. 


trap  and  rubber  pedals,  with  covered 
centres,  hardened  cups,  cones  perfectly  true, 
dust-proof  caps,  coppered  and  nickel-plated 
to  prevent  rust.  They  have  them  of  all 
weights,  from  11  ounces  upwards. 


LEARN  TO  SKETCH. 

There  is  many  a  man  who  has  succeeded 
in  getting  a  job  simply  because  he  could 
put  it  on  paper  in  the  way  of  a  sketch  in  a 
plain,  intelligible  way,  and  thus  explain  what 
he  meant  to  do. for  a  customer  who  could  not 
understand  a  verbal  description,  says  a  writer 
in  Hardware  Reporter.  It  is  always  worth 
while  to  know  how  to  make  plans  and 
sketches  of  all  sorts  of  work  which  you  under- 
take. It  does  not  cost  much  to  learn  how 
to  draw,  and  it  is  one  of  the  most  import- 
ant and  valuable  of  the  small  matters  con- 
nected with  a  man's  business.  In  difficult 
times,  it  won't  answer  to  neglect  even  small 
matters,  and  therefoie  the  man  who  has  the 
greatest  number  of  resources  is  likely  to  pull 
through  most  satisfactorily  and  make  money 
when  the  good  times  do  come.  And  these, 
it  is  believed,  are  now  only  a  little  way 
ahead. 


EXPANSION  OF  STEEL  RAILS. 

Between  Chester  and  Wrexham  the  intense 
heat  has  had  a  curious  effect  on  the  metals 
of  the  Great  Western  main  line.  The  per- 
manent way  engineer  discovered  that  the 
intense  heat  had  extended  the  rails  to  a  re- 
markable degree,  making  the  rails  rise  be- 
tween the  chairs  like  a  section  of  corrugated 
roofing.  The  space  allowed  for  expansion 
had  quite  disappeared.  The  expansion  of 
the  metals  every  summer's  day  on  a  large 
section  of  the  railway  is  quite  surprising  to 
others  than  engineers.  The  rails,  of  course, 
gradually  shrink  to  their  former  size  after 
sunset.  In  this  instance  the  metals  were  so 
twisted  that  traffic  had  to  be  suspended  for 
a  time,  and  later  in  the  day  trains  had  to  be 
carefully  worked  over  the  swollen  metals. — 
Northeastern  Daily  Gazette. 
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full  of  valuable  information. 

PRICE,  10  CENTS 

Sent,  postpaid,  on  receipt  of  price. 


HARDWARE   MERGHANT 

TORONTO. 

BERGER    BROS, 

OF  PHILADELPHIA 


Trade  has  within  the  last  two  years  increased  be- 
yond their  highest  expectations,  the  panic  year  being 
the  best  on  record  both  as  to  the  amount  of  sales  and 
profits,  the  business  keeping  up  to  date  about  the  same 
average.  With  the  present  low  cost  of  producing  sup- 
plies in  their  line,  enabling  them  to  sell  at  lower  prices, 
and  with  other  advantages  and  splendid  facilities  for 
handling  goods  in  greater  quantities,  also  prospects  of 
better  times  ahead,  they  look  for  still  larger  trade  in  the 
future. 

It  may  be  well  to  state  that  this  firm  not  only  handle 
great  quantities  of  Tinners'  and  Roofers'  Supplies,  such 
as  Long  Eave  Gutters  and  Pipe,  Zinc,  Sheet  Iron, 
Registers,  etc.,  but  are  a  general  headquarters  for  Tin- 
ners' Hardware,  where  almost  everything  is  kept  in 
stock. 

It  will  pay  you  to  write  for  their  Illustrated  Catalogue, 
1894  edition. 

BERGER    BROS. 


TESTS    OF    OUR 

THOROLD 

CEMENT 


Show  it  is  the  best  Hydraulic  Cement  lor  Abutments 
and  Piers  for  Bridges,  Concrete  for  Foundations, 
Cisterns,  Cement  Drain  Pipe,  Floors  for  Cellars  and 
Stables,  Sewers,  and  all  Mason  Work  in  moist  or 
wet  places. 

10,000  BARRELS 

of  Thorold  Cement  were  used  in  the  construction  of 
the  great  St.  Clair  Tunnel.  Joseph  Hobson,  Esq., 
Grand  Trunk  Railway,  Chief  Engineer  ;  Wm.  Gib- 
son, Esq.,  M.P  ,  contractor. 

MANUFACTURED    BY 

Estate  of  John  Battle 

THOROLD,   ONT. 


IsTOTICE     TO     HDIEL^ILIEIRS 


vyE  BEG  TO  ADVISE  THE  TRADE  that  in  order    to  thoroughly  introduce  the 

IMPROVED  FLEXIBLE  BRIDLED  BRUSHES 

we  will  include  in  every  package  one  or  two  bridles,  attached  free  of  charge. 

The  popularity  of  the  BRIDLE  is  evidenced  by  the  increased  demand,  the  ready 
sale,  and  the  thoroughly  practical  results  derived. 

Brushes  without  Bridles  do  not  appear  complete,  and  certainly  do  not  sell  as  rapidly. 

It  will  pay  you  to  examine  this  Bridle  and  draw  the  attention  of  your  customers  to 
its  merits. 

We  strongly  advise  not  to  stock  up  with  brushes  without  bridles. 

The  extra  price  for  these  Bridles  per  doz.  will  be  quoted  on  application,  by  giving 
the  size  of  brush,  or  they  may  be  found  in  our  latest  Ptice  List. 


CHAS.   BOECKH  &  SONS,  Toronto 


TRADE    MARK. 


BLACK 
DIAMOND 


FILE 
WORKS 


21  to  43  Richmond  St.,  Philadelphia,  Pa. 

Gh  &  HI.  BAElsTETT, 

MANUFACTURERS   OF 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles-  Lightning  Sawfiles. 

AND 

EVERY   OTHER    DESCRIPTION    OF  SAW  FILES. 
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REPAIR  SHOPS  IN  HARDWARE 
STORES. 

IRON  AGE  of  last  week  contained  an- 
other budget  of  letters  on  the  above 
subject.  Write  a  Texas  firm  : 
"We  have  not  a  repair  shop  at  present, 
but  intend  to  add  this  feature  to  our  busi- 
ness. We  will  want  to  do  gun  and  lock 
work,  bicycle  work  and  repairing  generally, 
and  we  would  he  glad  to  have  ideas  in  re- 
gard to  needed  outfit  for  the  business." 

It    is    reasonable    to    presume    that  firms 
who  anticipate,  in   a  conservative  manner, 
the   demands  of  the   public  by  introducing 
new  f  alures  and  new  lines,  attract  special 
notice  and  add  to  their  popularity  and  pro- 
fits.    A  Michigan  merchant  made  arrange- 
ments with  a  party  capable  of  making  re- 
pairs  to  run  a  shop  in  connection  with  his 
store    which    has    proved    of   advantage    to 
both,  as  will  be  seen  by  the  following  letter: 
"The  repair  sh   p  in  connection  with  my 
store  is  not   managed    by  myself,   but  was 
started  in  this  way :    A  party  who  had  trav- 
eled  for   a    harvester    company    for   a    few 
years  and  then  worked  a  season  in  a  bicycle 
factory  was  looking  for  a  place  in  which  to 
start  a  bkycle  repair  shop.     As  I  make  a 
specialty  of  bicycles  I  thought  it  would  be  a 
good  idea  to  have  a  repair  shop,  as  it  would 
be  a  g<  od  talking  point  in  selling  a  machine 
to  urge  the  fact  of  quick  repairs  in  case  of 
an  accident.     The  party  running  the  shop 
does   bicycle  repairing,  repairs  locks,  lawn 
mowers,  wringers,  binder  knotters,  in  fact, 
does  general  repairing;   also  puts  in  elecric 
bells.     In  the  way  of  tools  he  has  a  lathe, 
anvil,  taps,  dies,  etc.,  but  has  not  a  forge, 
although  one   is  needed  very  much,  as  he 
has  to  go  out-ide  to  have  such  work  done  if 
any  job  comes   in   which  requires   brazing. 
He   has   been   in   here  ab  ut  four  months, 
and  is  well  satisfied  with  the  trade  he  has 
worked  up." 

Another  Michigan  concern  find  it  advisa- 
ble to  turn  over  small  repair  jubs  to  a  shop 
fitted  for  doing  such  work,  in  exchange  for 
which  the  mechanic  buys  his  stock  of  them. 
The  concern  write  as  follows  : 

"  Our  shop,  which  we  run  in  connection 
with  our  business,  is  largely  what  might  be 
styled  a  sheet  metal  working  establishment, 
suitable  for  marine  work.  We  employ  from 
four  to  ten  men,  and  very  largely  our  work 
consists  in  making  copper  pipe,  smoke 
stacks  and  occasionally  tin  roofs;  incident- 
ally we  do  some  repair  work,  but  the  larger 
part  of  the  small  work  of  the  kind  men- 
tioned by  your  correspondent  we  turn  over 
to  a  shop  situated  near  us.  It  is  fitted  with 
drills,  forges,  taps  and  dies,  etc.,  for  repair- 
ing everything  of  the  small  kind.  We  sell 
him  his  stock,  and  in  leturn  transfer  such 
business  as  comes  for  us  to  him.  He  is  en- 
tirely independent  from  other  connections 
and  tells  us  he  makes  a  good  living  at  the 
business.  We  can  see  no  reason  why,  in 
connection   with   the  hardware  business,  it 


would  not  be  a  good  thing  to  have  such  a  re- 
pair shop  as  your  correspondent  describes." 
The  following  extract  from  the  letter  of 
an  Ohio  firm  indicates  the  range  of  work 
which  may  be  attempted  with  a  limited  sup- 
ply of  tools : 

"  We  have  a  vise  and  tools,  and  do  all 
key  making  and  repairing  that  can  be  done 
without  fire.  We  aim  to  keep  the  bicycles 
we  sell  in  running  order  and  keep  the  tires 
repaired  and  cemented  on.  Some  of  this 
we  do  gratis,  but  mostly  aim  to  make  pay." 
A  Pittsburg  concern  describes  their  shop 
and    tools    as    fo'lows,  and   state    that    any 


files,  and  small  tools  too  numerous  to  men- 
tion. We  are  of  the  opinion  that  any  hard- 
ware store  that  sells  bicycles  will  have  to 
run  a  repair  shop,  and  while  there  is  no  for- 
tune in  it,  if  it  is  properly  looked  after  it  will 
pay.  One  of  the  important  features  is  to 
get  a  man  who  is  handy  with  tools  and  can 
do  the  work  neatly  and  rapidly." 


THE  "UNIVERSAL"  WRINGER. 

The  "  Universal  "  is  the  name  of  a  wringer 
that  H.  S.  Howland,  Sons  &  Co.  are  hand- 
ling this  season.     The  accompanying  cut  is 


work  which  they  cannot  do  themselves  they 
get  done  outside: 

"Our  shop  is  on  the  third  floor,  front, 
good  light  and  ventilation.  It  is  not  pri- 
vate, but  is  always  open  to  customers  who 
wish  to  see  the  work  done.  Our  bench  is 
12  feet  long,  3  feet  wide,  of  3-inch  thick 
oak  plank.  We  have  no  lathe  nor  forge, 
but  two  3X-inch  vises,  one  drill  press,  good 
anvil,  four  seis  of  taps  and  dies,  and  all  the 
small  tools  required  ;  also  a  cabinet  of  parts, 
nuts,  bolts,  etc.,  set  upright  on  bench,  con- 
taining 117  compartments,  and  a  row  of 
hooks  18  inches  long,  2  feet  from  ceiling, 
for  holding  tires,  air  tubes,  rims,  etc." 

Another  Pennsylvania  firm  carry  on  a 
general  repair  shop  in  connection  with  their 
store,  and  refer  to  it  and  the  tools  required 
in  the  following  manner: 

"We  find  a  repair  shop  a  necessity  and 
keep  one  man  busy  all  the  time  and  some  of 
the  time  two.  A  large  percentage  of  the 
work  is  on  bicycles,  as  we  have  sold  a  large 
number  of  wheels  and  we  find  that  it  pays 
to  do  considerable  of  this  work  gratis  for 
our  customers,  who  have  purchased  wheels 
from  us.  We  repair  lawn  mowers,  fit  up 
iron  pumps,  and  do  any  odd  jobs  that  come 
our  way.  As  to  tools,  we  keep  in  use  a  full 
set  of  pipe  cutters,  dies,  a  small  lathe,  vise, 


an  illustration  of  it.  The  rolls  are  vulcan- 
ized rubber  and  warranted.  The  "  Univer- 
sal "  is,  it  is  claimed,  a  first-class  wringer, 
and  has  the  additional  advantage  of  being 
cheap. 

A  NEW  TELEPHONE. 

William  Marshall,  of  New  York,  has  pre- 
pared a  curiosity  for  the  electricians,  accord- 
ing to  an  exchange.     He  began  by  taking 
up  an    ordinary  book  and    placing    in    the 
leaves  several  slips  of  tin  foil  one  and  a  half 
inches  wide  and  four  inches  long.     Then  he 
attached  a  couple  of  fine  wires,  closed  the 
book  and  carried  the  other  end  of  the  wires 
to  another  room,  where  they  were  attached 
to  the  transmitter  of  a  telephone.     Then  a 
conversation   began,  with   Mr.   Marshall   in 
one  room  and  one  of  the  persons  in  the  room 
where  the  book  lay.     Each  word  that  came 
from  the  book  could  be  heard  in  every  comer         -^ 
of  the  room.     It  is  said  the  new  principle  is 
the   direct   opposite  of  the    Bell   principle. 
The  latter  is  the  magneto  receiver  ;  the  new 
one    elect rostaic.     As    described    by    Mr. 
Marshall,  the  invention  consists  essentially 
of  a  telephone  system,  comprising  speaking 
condensers   and  an    induction  coil  at  each 
station,  each  induction  coil  having  two  sec- 
ondary wires  and  a  primary  wire,  the  oppo 
site  ends  of  each  secondary  wire  being  con- 
nected with  the  opposite  poles  of  the  speak- 
ing condensers. 
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BUSINESS  CHANGES. 

DIFFICULTIES,  ASSIGNMENTS.COMPROMISES. 

JOHN  McMASTER,  general  merchant, 
Perth,  has  assigned  to  W.  A  Camp- 
bell. 

SALES   MADE  AND   PENDING. 

The  stock  of  W.  R.  Fee  &  Co.,  furniture, 
Montreal,  has  been  sold  at  66c.  on  the 
dollar. 

The  refining  wells,  etc.,  of  the  Consumers' 
Oil  Refining  Co.,  of  Petrolea,  are  to  be  sold 
by  auction  28th  inst. 

Nolan  &  Co.,  stoves  and  furniture,  Jarvis 
street,  Toronto,  are  again  in  difficulties  and 
are  offering  to  compromise. 

Alex.  McLaren,  miller  and  general  mer- 
chant, Cobden  and  Osceola,  Is  advertising 
general  business  at  latter  place  for  sale. 
PARTNERSHIPS    FORMED    AND    DISSOLVED. 

Joseph  and  J.  E.  Roy  have  registered  a 
partnership  in  Montreal  to  carry  on  busi- 
ness as  tinsmiths,  under  the  style  of  Roy, 
Fils  &  Co. 

F.  X.  Caron  and  J.  B.  Malo  have  regis- 
tered a  partnership  in  Montreal  to  carry  on 
business  as  roofers,  under  the  style  of  F.  X. 
Caron  &  Co. 

CHANGES. 

The  business  of  the  Victoria,  B.  C,  Iron 
Works  Co.,  has  been  sold  to  Hinton  & 
Penney. 

FIRES. 

A.  Bricker,  blacksmith,  Berlin,  has  been 
burned  out. 

Pefer  McLaren,  lumber,  Macleod,  N.  W. 
T.,  has  been  burned  out. 

N.  B.  Heath,  general  merchant,  Leduc, 
Man.,  has  been  burned  ouf. 

W.  C.  Harrison's  planing  mill  at  Nor- 
wood, was  burned  Friday  night ;  loss  $9,000, 
insurance  $3,000. 

The  Grand  Trunk  grain  elevators  at 
Forest,  were  burned  Friday,  together  with 
6,000  bushels  wheat  and  2,700  bushels  oats  ; 
loss  $6,000,  insurance  $5,000. 


THE  ELECTRICAL  BRANDING  IRON. 

The  adoption  of  the  electricil  branding 
iron  for  the  marking  of  foreign  meat  im- 
ported into  England  has  been  followed  by 
its  use  in  Australia  for  the  branding  of 
horses,  cattle,  and  sheep,  says  an  exchange. 
The  current  is  supplied  by  storage  battenc, 
and  it  is  carried  along  conductors  inclosed 
in  flexible  rubber  tubes.  The  brand  can  be 
heated  in  an  instant  by  the  pressure  of  a 
spring  connection  under  the  hand  of  the 
operator,  and  the  current  can  be  as  quickly 
cut  off.  Besides  the  manifest  convenience 
of  this  arrangement  the  brand  is  said  to  be 
free  from  the  blotches  of  the  old  method, 
and  the  sores  often  caused  by  the  scaling  of 
the  iron  are  now  avoided,  as  well  as  the 
burning  of  the  skin  from  overheating. 


INCREASING  IN  POPULARITY. 

"Time  tries  all  things"  says  the  proverb, 
and  the  Toronto  Industrial  Exhibition  is 
one  of  the  institutions  that  stands  the  tes: 
triunphantly.  Year  after  year  it  increases 
in  popularity  and  adds  to  the  record  of  its 
unbroken  list  of  successes.  The  Fair  which 
opens  on  the  3rd  of  September,  will  surpass 
any  hitherto  held  in  the  number  and  variety 
of  its  exhibits,  and  the  brilliancy  and  inter- 
est of  its  special  attractions.  There  is  an 
unusually  large  number  of  entries  in  manu- 
factures, machinery,  live  stock,  agricultural 
and  dairy  products,  in  fact,  in  all  the  staple 
departments.  Those  desirous  of  familiarizing 
themselves  with  the  progress  of  the  world 
in  mechanical  inventions  and  improved  pro- 
cesses of  industry  can  learn  more  by  a  day's 
visit  to  the  Industrial  Exhibition  than  in  a 
year  spent  at  home.  Entertainments  and 
specialty  performances  of  every  description 
fascinate  and  enthral  the  large  class  who 
seek  for  legitimate  recreation.  The  attend- 
ance this  year  will  be  larger  than  ever,  as  in 
addition  to  the  greatly  reduced  rates  granted 
by  the  railways  and  steamboats,  special  ex- 
cursions will  be  run  from  many  distant 
points  embracing  the  intermediate  localities. 
The  Fair  continues  from  the  3rd  to  the  15th 
of  September.  [adv.] 


DISCOVERY  OF  PLATINUM.  BLACKSMITHS'  TOOLS. 


In  nearly  all  the  nickel  ore  mined  in  the 
Sudbury  district  there  is  more  or  less  plati- 
num, but  not  in  paying  quantities,  except  at 
the  Vermillion  mine  in  the  township  of  Deni- 
son.  Week  before  last,  however,  according 
to  a  daily  paper,  an  important  discovery  of 
this  rare  mineral  was  made  in  the  township 
of  Snider,  not  far  from  the  Tarn  O'Shanter 
mine,  and  in  the  most  casual  way.  A  well- 
known  prospector,  who  had  been  out  looking 
for  timber  for  one  of  the  mines  in  that 
vicinity,  was  going  down  to  a  small  lake  for 
a  drink  of  water,  when  he  noticed  the  pe- 
culiar color  of  the  earth  thrown  up  by  a 
fallen  tree  in  a  swamp  at  the  foot  of  a  bluff. 
On  examination,  the  whole  flat  proved  to  be 
a  deposit  of  platinum  ore  much  larger  and 
richer  than  the  one  at  the  Vermillion  mine. 


SITUATIONS  VACANT. 


Horseshoe  Vises. 

Price,  No.  1,  -  $4  00 
"      No.  2,  -      7.50 

Will  save  their  cost 
in  a  week's  sharpen 
ing 


HARDWARE  CLERKS-INCREASE  YOUR  IN- 
COME by  showing  The  Hardware  Dealer's  Maga- 
zine to  your  local  hardware  merchants  and  manufac- 
turers. Subscription  $1.00  a  year.  Liberal  commission. 
For  sample  copy,  terms,  etc.,  address  D.  T.  Mallktt, 
Publisher,  78  Reade  st  ,  N.Y. 


Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All    sizes    of    Hot    Pressed 
Nuts,  Square  and  Hexagon 


Roofing  and  Building  Papei 

Tarred    Felt, 
Dry  and  Tarred  Sheeting 

Building  Paper, 
2  and  3  Ply  Ready  Roofing, 
Pitch,  etc., 

In  stock  here  for  the  convenience  of  the  Trade. 

Alex.  Me  Arthur  &  Co.,  Montreal 


Western 
Representatives 


H.  D.  SIMMONS  &  CO., 

85  York  Street,  TORONTO. 

TELEPHONE    3164. 


"BURHAM 


OUR  SALES  OF 

5>    Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  other 
Try  it  and  be  convinced 


Sole  Consignees  for  Canada, 


MCRAE  &  00.,  OTTAWA 

Support  Canadian   industries    by 
keeping  in   stock  .  .  . 

LMUNN'S      n 
IQUID  GLUtrf 

IT  WILL  PAY  YOU 


B.JARDINE&CO. 

HESPELER,   ONT. 


THE  ART  METROPOLE,  Agents. 

131  Yonge  Street,  TORONTO. 

1879 ESTABLISHED 1879 

Essex  Handle  and  Wood-Turning  Works 


Next  in  importance  to  the 
Axe,  comes  the  Handle. 

Our  shaved  pattern  is  pronounced  bv  choppers  to  be 
just  right.  If  you  do  not  sell  them  it's  time  you  did, 
because  they  are  what  the  people  want  who  use  axes. 
If  you  do  not  get  them  from  your  wholesale  house  send 
direct  to 

GARDNER   BROS.  &  CO., 

Manufacturers  all  kinds  of  Handles  and  Wood  Turning 
ESSEX,    ONT. 
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A  HARDWARE  POEM. 

THE  following,  from  the  pen  of  an  Ohio 
hardware  man,  appeared  in  Iron  Age 
of  the  9th  inst.  : 
A  man  once  opened  a  hardware  store 
With  the   following   goods  on    shelves  and 

floor  : 
Hatchets  and  Axes  all  sharp  to  chop, 
Hoes  and  Rakes  to  care  for  the  crop, 
Ringers  and  Rings  so  hogs  can't  root, 
And  Club  Skates  that  the  boys  may  scoot, 
Locks  and  Knobs  for  store  and  house, 
And  Traps  to  catch  a  rat  or  mouse, 
Lines  and  Hooks  to  catch  big  fish 
(At  any  rate,  that's  the  buyer's  wish), 
Saws  and  Planes  and  Augers  and  Bits 
(If  they're  soft  he  catches  fits), 
Barb  Wire  and  also  Post  Hole  Diggers 
That  do  not  pay  at  present  "  Aggers," 
Brushes  of  all  kinds  in  quality  fair 
And  Combs  to  curry  the  old  gray  mare, 
Corn  Cutters  and  also  Scythes  and  Snaths 
And  wire  fixings  to  wean  the  calves, 
Circular  Saws  that  go  wnh  a  buzz, 
Blankets  and  Robes  that  have  no  fuzz, 
Skinem  &  Co.'s  ready  mixed  Paint — 
You  open  a  can  and  it  makes  you  faint — 
Well  Backets,  Rope  and  high  Step  Ladders 
And  Fish  Oil  Putty  put  up  in  bladders, 
Pure  Coach  Varnish  without  any  gum 
And  bell   faced    Hammers   to  pound   your 

thumb, 
Steel  Ice  Creepers  so  you  can't  slip, 
Hollow  Ground  Razors  to  shave  your  lip, 
Rubber  Hose  all  nozzled  to  squirt 
(When  used   it    "busts"    and    spoils   your 

shirt), 
Firmer  Chisels,  both  tang  and  socket, 
American  Knives  to  keep  in  your  pocket, 
A  non-adjustable  Plumb  and  Level 

(The  buyer  wishes  you'd  go  to  the ), 

Knicknacks  of  all   kinds,  including  Tweez- 
ers, 
Husking  Pins,  Baskets  and  Fodder  Squeez- 
ers, 
Poultry  Netting  for  the  making  of  coops 
And  a  full  assortment  of  Chisholm  Scoops, 
Hazard  Powder  that  goes  with  a  flash 
And  Mincing  Knives  for  chopping  the  hash, 
Wrought  Butts,  jointed  fast  and  loose, 
And  a  twenty-four  pound  Tailor's  Goose, 
Boxing  Gloves  for  banging  your  snoot, 
Big  Tin  Horns,  with  a  McKinley  toot — 
All  these  things  and  many  more 
Were  kept  in  this  famous  hardware  store. 
The  merchant  worked  both  day  and  night 
And  thought  he  was  clearly  out  of  sight. 
He  sold  for  cash  when  he  could  get  it, 
But  most  of  the  time  he  sold  on  credit. 
He  had  the   goods    charged    in    great  big 

books, 
With  numerous  slips  on  small  wire  hooks. 
It  ran  this  way  for  a  number  of  years, 
Until  the  man's  mind  was  filled  with  fears 
That  some  of  his  creditors  would  not  wait 
For  farmers  to  sell  their  wheat  too  late. 
The  contractors  also  were   very  slow  pay — 
Most  of  them  seem  to  be  built  that  way. 


His  goods  went  out  at  almost  cost. 
With  nothing  to  offset  what  he  had  lost 
He  failed  to  avail   himself  of  the  cash  per 

cent., 
So  that  all  he  had  to  the  sheriff  went. 

MORAL. 

Buy  goods  as  you  need  them  ;  doii't  trust 
any  one  you  have  not  confidence  in  ;  require 
frequent  settlements  from  your  customers, 
and  don't  sell  goods  for  glory. 


BUILDING  UP  A  BICYCLE   TRADE. 

IT  is  always  instructive,  says  Ironmon- 
gery, to  know  how  any  man  makes  a 
success  of  an  enterprise  in  which  we 
take  an  interest,  and  the  following  account 
of  how  an  ironmonger  built  up  a  cycle  trade 
will  doubtless  prove  interesting  : 

About  four  years  ago,  writes  this  enter- 
prising tradesman,  a  traveler  for  a  leading 
bicycle  factory  succeeded  in  interesting  me 
in  his  line  to  the  extent  that  I  ordered  three 
sample  machines  of  different  grades,  and 
assumed  the  agency  for  their  sale  in  the 
vicinity.  This  was  the  small  beginning  of 
a  special  branch  of  our  business,  which  is 
now  of  sufficient  importance  to  be  regarded 
as  a  profitable  and  permanent  feature  of  our 
establishment. 

At  the  time  I  hesitatingly  placed  the 
order  for  the  three  initial  machines  I  had 
misgivings  as  to  the  wisdom  of  the  step,  for 
the  reason  that  neither  of  my  partners  nor 
any  of  the  assistants  in  the  shop  were  bicycle 
riders,  or  particularly  interested  in  cycling. 
I  was  aware  that  there  was  a  growing  popu- 
lar demand  for  bicycles  in  my  locality,  and 
that  another  local  tradesman  in  a  different 
line  to  myself  had  the  year  before  stocked  a 
certain  line  of  machines  and  effected  a 
number  of  sales.  These  facts,  and  the 
persuasiveness  of  the  traveler,  induced  me  to 
make  what  at  that  time  was  considered  a 
departure  from  the  established  ironmongery 
lines. 

As  soon  as  the  sample  wheels  reached  the 
shop  I  made  an  immediate  sale  of  one  of 
them,  the  impatient  customer  being  myself. 
I  resolved  that  if  I  proposed  to  make  a 
success  of  the  "  bicycle  department "  it  was 
necessary  that  I  should  learn  how  to  ride 
myself,  and  be  able  to  intelligently  explain 
the  use  and  practical  value  of  the  particular 
machine  I  was  selling.  For  the  next  two 
weeks  I  diligently  employed  the  evenings  in 
cycle  practice,  and  soon  was  able  to  ride 
with  ease  and  personal  enjoyment.  I  rode 
to  and  fro  from  the  shop  at  morning,  noon 
and  night,  and  in  this  way  naturally  intro- 
duced the  machine  to  my  friends  and  the 
general  public  with  little  effort.  In  the 
meantime  I  discovered  that  the  bookkeeper 
in  the  shop  was  somewhat  interested  in 
cycling,  ahhough  not  owning  a  machine, 
and  as  his  services  behind  the  desk  were 
not  particularly  arduous,  I  encouraged  him 


to  ride  my  bicycle  around  the  town  and  talk 
up  cycling  and  our  particular  kind  of 
machines  to  his  acquaintances. 

Before  the  first  month  had  passed  the 
combined  efforts  described  had  resulted  in 
selling  the  remaining  two  machines  and 
placing  an  order  at  the  factory  for  five  more. 
Besides  the  two  machines  sold,  there  were 
half-a-dozen  townspeople  who  had  become 
interested  in  the  make  of  bicycle  I  handled, 
and  I  began  to  see  some  possibilities  in  the 
new  venture  which  encouraged  me  to  make 
further  effort.  The  bicycle  season  had  but 
just  opened,  in  fact  the  weather  was  almost 
too  cold  for  outdoor  sport,  and  I  realized  it 
was  just  the  time  to  cultivate  the  trade 
which  was  bound  to  come  in  the  near 
future. 

I  decided  to  devote  a  considerable  portion 
of  my  regular  advertisment  space  in  the  local 
newspaper  to  the  subject  of  bicycles,  and  for 
this  purpose  used  a  small  cut  of  the  bicycle, 
furnished  me  by  the  manufacturer,  in  con- 
nection with  a  few  crisp  words,  changed 
with  every  issue  of  the  paper.  I  also  de- 
voted one  of  my  show  windows  to  the  dis- 
play of  my  bicycles,  and  the  bicycle  sundries 
I  had  also  commenced  to  stock.  I  procured 
a  figure  of  an  athletic  youth,  with  wax  head 
and  hands,  and  set  him  astride  the  bicycle 
in  the  window.  The  machine  was  held  in 
position  by  a  fine  wire,  and  the  general  effect 
was  attractive.  The  maker  of  the  machine 
I  handled  offered  to  furnish  me  with  some 
paper-covered  catalogues,   with  my  imprint 

on  the  front  cover,  as  "  Sole  agent  for ," 

and  I  distributed  some  of  these  in  the 
hotels,  public  library  and  other  places  where 
they  would  be  likely  to  meet  the  eyes  of 
possible  buyers. 

The  second  season  I  still  further  extended 
the  bicycle  business  by  fitting  up  in  the  rear 
of  the  shop  a  room  for  repair  work,  and 
soon  found  it  necessary  to  employ  a  skilled 
mechanic  to  attend  to  the  work  sent  into 
the  shop.  I  had  a  sign  swung  over  the 
pavement  in  front  of  my  shop,  on  which  a 
bicycle  was  painted,  and  on  which  attention 
was  also  called  to  my  repairing  shop.  I 
found  that  the  repairing  work  was  a  very 
profitable  department  and  made  it  easier  to 
sell  machines.  My  experience  proves  that 
it  pays  to  be  liberal  in  the  matter  of  repairs, 
especially  to  those  machines  originally  sold 
in  your  own  shop,  and  also  to  give  the  cus- 
tomer the  benefit  of  the  doubt  in  case  of 
"accidents."  In  my  repairing  shop  a  regu- 
lar account  is  kept  of  each  job  done,  these 
being  numbered  seriatim,  and  the  cost  of 
material  and  labor  expended  on  each  job 
is  noted  as  closely  as  possible.  By  tris 
means  the  profit  of  each  job  is  readily 
determined,  the  business  is  systemized,  and 
you  are  enabled  to  quote  for  similar  future 
jobs  with  certain  knowledge  of  the  price  it 
will  pay  you  to  do  it  for. 

From  this  informal  review  of  my  experi- 
ence with  bicycles  in  the  ironmonger's  shop, 
it  will  be  noted  that  it  proved  a  profitable 
branch  of  the  business  ;  and  now  that 
bicycles  are  being  so  generally  sold  by  iron- 
mongers everywhere,  I  feel  grateful  towards 
the  traveler  who  four  years  ago  induced  me 
to  commence  their  sale. 
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HARDWARE 


5?  5 


DowSWell  BRoS- 

HAMILTON,  ONTARIO 


MANUFACTURERS    Ol- 


Clothes  Wringers,  Mangles, 
Churns,  Washing  Machines, 
and  Household  Specialties 


Prices  are  low  but  you  will  find 
our  goods  first-class.  Send  for 
Catalogue 

Eastern  Agents 


L, 


4  SON,  -  Montreal 


RAMSAY'S 

Furniture  Varnish 
Brown  Japan 
Inside  Varnish 
Outside  Varnish 

In  Handy  Cans 

IS    THE     PROPER     LINE. 


A.  RAMSAY  &  SON 


MONTREAL. 


CET 

OUR 
PRKE5 

FOR 


Calcined  Piaster.         Sewer  Pipes. 

Chimney  Linings  and  Tops. 

Mortar  Stains.  Fire  Bricks  and  Clay 

Enamelled  Porcelain  Sinks. 

English  and  Belgian  Portland  Cements 

and  General  Builders' 
and  Contractors'  Supplies. 


W.  McNally  &  Co. 

MONTREAL. 

Pigou,  Wills  &  Lawrence 

Limited. 

II  QUEEN  VICTORIA  ST.,    -    LONDON,  E.  C. 

Sole   makers  of  the 

"ALLIANCE" 

PRIZE  SPORTING  POWDER 

THE    TRADE    ONLY    SUPPLIED. 


DELIVER  ON  COLLECTION. 

EVERY  glossary  of  commeicial  terms 
contains  an  explanation  of  the  well- 
known  let  era  C.O.D.,  remarks  an  ex- 
change. There  is  also  an  explanation  of 
this  legend  in  every  list  of  abbreviations. 
While  some  of  the  young  people  of  the  day 
gi\e  it  a  familiar  interpretation,  to  the  effect 
''  Call  on  Dad,"  it  is  ordinarily  used  in  the 
sense  of  "  Collect  on  Delivery." 

A  good  story  is  told  of  an  Irishman  who 
ordered  a  quantity  of  haddotk  fish,  to  be 
dtlivered  by  carrier.  He  was  somewhat  in- 
dignant upon  the  delivery  of  the  fish  to  find 
on  the  outside  of  the  package  the  letters 
"  C  O.D."  "An'  sure,"  says  Pat,  "  I  didn't 
order  codfish."  The  carrier  examined  the 
fish  and  pronounced  them  haddock.  "Well,' 
says  Pat,  "  C.O.D.  don't  spell  haddock." 
"  Oh,  no,"  the  carrier  replied,  "  C.O.D.  spells 
cod."  "Then,"  says  Pat,  triumphantly, 
pointing  to  the  fish,  "them's  fish."  "Yes, 
you're  right  there."  "  Well,  that  makes  cod- 
fish, don't  it  ?"  "  But  where  do  you  get  the 
cod  fom?"  returned  the  carrier.  "Look 
here,"  says  Pat,  pointing  at  the  pretentious 
CO.  D.,  '■  that's  cod  to  be  sure."  "  Oh,  no, 
that's  COD.,  which  means  'collect  on  de- 
livery.'" "Ah,  bedad,  I  didn't  think  of 
that,"  cried  Pat,  scratching  his  head  with 
one  hand  and  feeling  for  his  purse  with  the 
other.  "  But,  young  man,  let  me  give  you  a 
bit  of  advice,  when  yez  bring  any  more  bun- 
dles for  me,  don  t  put  on  anything  somyster- 
ious  again,  but  just  reverse  the  big  letters, 
making  it  D.O.C,  and  then  ye  can  'deliver 
on  collection,'  which  any  fool  can  under- 
stand." 

We  doubt  very  much  if  there  is  to  be 
found  any  better  play  upon  commercial 
terms  than  this  reversal  of  the  well-known 
letters,  C.O.D. 


MODIFICATION  OF  THE  FLAW 
DETECTOR. 

A  mod  fication  of  the  flaw  detector, 
brought  out  some  time  ago,  has  been  de- 
signed by  a  Paris  inventor,  according  to  an 
exchange.  The  apparatus  is  electrical,  and 
consists  of  a  small  pneumatic  tapper,  worked 
by  hand,  with  which  the  sample  of  steel  or 
iron  is  tapped  over.  With  the  tapper  is 
connected  a  telephone,  with  a  microphore 
interposed  in  the  circuit.  For  the  operation 
of  the  apparatus  two  persons  are  required, 
one  to  apply  the  tapper  and  the  other  to 
listen  through  the  telephone  for  the  indicat- 
ing sounds.  Although  the  operators  are  in 
electrical  connection,  they  are  located  in 
separae  apartment?,  so  that  the  direct 
sounds  of  the  taps  do  not  interfere  with  the 
listener.  While  the  sounds  produced  by  the 
taps  are  normal,  the  operator  at  the  tele- 
phone c'oes  nothing;  but  directly  a  false 
sound,  which  is  distinguishable  from  the 
normal  sound,  is  heard,  he  sends  a  signal 
for  the  spot  to  be  marked,  and  thus  not  only 
detects  but  locates  the  flaw. 


ADAM   HOPE 
&  CO., 


Offer  for  Sale 


HAMILTON 


55 


"Pioneer"  and  "Sloss 

PIG    IRON 


These  are  fine  foundry  irons,  being  strong 

and  large  scrap  carriers. 
Also  all  the  well-known 

Scotch  brands, 

Broken  Car  Wheels, 
and  Railway  Cast  Scrap. 


Canada  Iron  Furnace  Co.,  Ltd, 


Manufacturers  of 


CHARCOAL   PIG   IRON 

MONTREAL. 

brand  "c.  |.  F." me  files 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO.  E,  DRUMMOND, 

Managing  Director  and  Treasurer 

BEWARE  OF  PIRATES 

Who  all  but  infringe  the  laws 
of  Copyright  and  mislead  the 

public  by  twisting  words, 


JOHN  LUCAS  &  CO.'S 

Imperial  French  Green 

IS  THE  ORIGINAL  AND  ONLY  RELIABLE 


D 
m 

CO 

o 

z 

GO 


Decorated    White 

TEA  and  COFFEE  POTS 

With  Nickel-Plate  Covers 


CAVERHILL,  LEARMONT  &  CO. 

MONTREAL 


26 


HARDWARE, 


TELEPHONE    1780. 


J.  H.  FARR  &  CO.  m*  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,   Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 
8  to   16    MORSE    STREET,        -         -        TORONTO        ONT. 


For  Iron  Fencing 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


p0»P omts  „       JOSEPH  RODGERS  &  SONS, 


Limited. 


MANUFACTURERS   OF 

Pocket  and  Table  Cutlery,  Scissors,  Razors,  Erasers,  Etc. 

These    goods    have    fully    maintained    their    reputation    as    the    best    cutlery    in    the    world    for    over 

ONE    HUNDRED  AND  FIFTY  YEARS. 

Any  Infringements  of  our  Name  and  Corporate  Mark  will  be  promptly  prosecuted. 

bole  Agents  tor  Canada, 

JAMES  HUTTON  &  CO., 


Montreal 


CURRENT    MARKET    QUOTATIONS 


METALS. 


Tin. 

barnb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  20,    21 
Straits "     ....  20,    21 

Tin  Plates—  Charcoal  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes $o  50  «5  75 

IX              "           6  75    7  00 

I.X.X.,       "           8  00    8  25 

Raven  &  P.D.  Grades— 

I.e.,  usual  sizes 3  75    4  00 

IX              "             4  75     5  00 

IX  X          "            5  75    6  00 

I.XXX.,     "             0  75    7  00 

D.C.,  121x17         3  50    3  7o 

DX            4  50    4  75 

Dlx.X.        "            i  75    5(0 

Note. -Other  brands  might  be  shaded 

by  25c.  per  box. 

Coke  Plates— Bright 

Bessemer  Steel- 

I.C.,  usual  sizes    A  6t>    .1  ou 

I.C.,  special  sizes 3  60    3  75 

Charcoal  Plates— Terne. 

Dean  or  J.G.  Grade— 

I  C  20  X  28,  112  sheets   . .     6  50    6  75 

I.X.  Terne  Tin 8  75    9  00 

Old  process  I.C 13  00 

"    F      'I       I.X 16  Ot 

Charcoal  Tin  Boiler  Plates. 

Cooklev  Grade—  Per  lb. 

X.X.",  14x56,  50  sheot  bxs  ) 

14x60,  "  >   6c,    6}c 

14x65,  ) 

Tinned  Plates 

72x30  up  to  24  gauge 6}    6} 

26        "     6J     7 

28         "     7i     71 

Iron  and  Steel. 

Base  Price 
Common  Bar,  perlOOib  ..  $185  1  90 
Refined      "  "  ••     2  35    2  65 

Horse  Shoe  •■  «  ..     .  60    2  75 

Hoon  "  '  ..  2  25  2  80 
Swedish  »  ,  "  ..«00  4  25 
Sleigh  Shoe  Steel 2  50 


Tire  Steel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb    0  10    0  14 

Russian  Sheet        "         0  101  0  11 

Tank  Platesl-5  and  thicker  2  00    2  25 

Boiler  Rivets 4  50    5  00 


Boiler  Tubes. 


8-inch 
-inch 


101c 
131 


Steel  Boiler  Plate. 


I  inch  $2  45 

16     ■'      2  35 

%       "      nd  thicke' 2  25 

Sheet  Iron, 

8  to  20  gauge   2  50 

22  to  24       "       2  35 

26  "       2  45 

28  "      2  65 

Canada  Plates. 

Alldull 2  50    2  55 

1  polished 2  55    2  60 

All  Bright  2  85 

Iron  Pipe. 

Wrought  671  to  70  Pc- 
Galvanized,  45  to  50  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  571  P-C 

Galvanized  Iron. 

Adams— MarS  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 41,  4J 

26  gauge,  "       4|,  5 

28      "  "        5,    5J 

Gordon  Crown— 

16  to  24  gauge,  per  lb  i\,  4} 

26  gauge,  "  4J,  48 

28      "  "  4},  5 

Note — Cheaper  grades  about    J  cen 
per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 6    6  3-5 

i        "  "       4S    4} 

5-16  "  "       ik    4} 


7-16 

% 


3i     4 


"       ....2  4-5 

Trace,  per  doz.  pairs    $3  60    5 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15     

Jack  chain,  brass,  single,  per 

doz  yards 0  20    110 


90 
2  70 


0  50 


Copper — Ingot. 

English  B.  S  ton  lots  0  10J  0  11 

Lake  Superior  0  10}  0  11 

Bolt  or  Bar. 

Cut  lengths,  round,  1  to  |  in  .$0  20  $0  22 
"  round  &  square 

1  to  2  in 0  19    0  21 

Vote— Complete,  lengths  abou    fifteen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

U  n  tinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60   $0  14    0  16 

TJntinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  14i  0  161 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
3  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 
4x6  ft,  25to30  1bea,  perlb..  0  16    0  17 
35  to  45      "  "       ..0  141  0  151 

"       50  lb  and  above  per  lb  0  14    0  141 
Boiler  <£  T.  K.  Pitts 

Plain  Tinned   perlb 0  19 

Spun  "         0  23 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  18  0  20 

27  to  30      "      ..  0  20  0  21 

30  and  up 0  23  0  26 

Sheets,  hara-rolled  2x4  ft...  0  21  0  23 

Zinc  Spelter. 

Foreign,  per  lb 0  041  °  °4} 

Domestic    "      0  04$  0  041 

Zinc  Sheet. 

5  cwt  casks 0  041 

Part  casks 0  05 

Lead. 

Imported  Pig,  per  lb 0  2}    0  02| 

Domestic  "       0  02J 

Bar,  1  pound 0  041 

Sheets,  21  lbs,  sq.  ft,  by  roll  0  04J  0  04} 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  04i  0  041 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  30  p.c. 
discount. 


Note— Cut  lengths,  net  price  ton  lots 
30  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  71c. 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  131  0  14 

Standard  0  121  0  13 

Wire 0  17    0  19 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's.perlb  $0  101  0  11 

Other  makes  "     0    910  10 

White  Lead. 

Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  cwt  4  50  4  75 

No.  1  Do "  4  50 

No.  2  Do "  4  25 

No.  3  Do "  4  10 

Prepared  Paints. 

(In  i,  1  and  1  gallon  tins.) 

Pure,    per  gallon $105 

2nd  qualities    "      0  90 

Barn(inbbls)  0  80      0  90 

Colors  in  Oil. 

(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green    0  09 

Chrome    "        0  08 

French  Imperial  Greem  o  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwtl  35  1  40 
"       (J.F.L.S.)"        "  2  75 

"  Roval  "  "  1  10  1  15 
Venetian  Bed,  (best)  "  "  1  80  1  90 
English  Oxides  per  cwt  3  00  3  25 
American  "  )  ,,  ,,  i  a«i  l  qn 
Canadian    "     S  1  25  l  90 

Paris  Green,  perlb  0  15    0  16 

Burnt  Sienna,  pure,  per  lb  0  08j 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  ulack  "      0  09 

Chrome  Yellows"      0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greons  "      0  12 

Golden  Ochre  0  03} 
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Varnishes  (in  bbls). 

No.  1  Furniture,      per  gal 0  69 

Extra        '  "        0  90 

Brown  Japan  "        0  65 

Brown  Japan,  Turpentine  p.  gal.  0  85 

No.  1  Carriage  •'  1  30 

Gold  Size  Japan       per  gal.  1  00  120 

Pure  Orange  Shellac       "       1  :»5  2  05 

Hard  Oil  Finish       130 

Oil  Shellac 1  40 

White  Shellac 2  25 

Linseed  Oil  (in  bbls) 

Raw,    per  gal  0  E3 

Boiled        "       0  56 

Turpentine  (in  bbls; 
Selected  Packages,  per  gal    0  43 
Castor  Oil. 

Best,  perlb 0  061  0  06? 

Cod  Oil. 

Cod  Oil,  per  gal 0  50  0  51 

Glue  (in  bbls) 

Common,  o  07}  0  08 

French  medal 0  09i  0  C9J 

Cabinet,  sheet 0  11  0  12 

White.extra  0  16  0  18 

Gelatine   0  20  0  30 

Strip   0  16  0  18 

Coopers    0  19  0  20 

A  1  clear  0  09 


0  54 
0  57 


0  44 


Axle  Grease. 

Per  gross  7  00  13  00 

Hath  Tubs. 

Zinc  discount I  °0    4  25 

Copper,   discount,  50  p. c.  off  Revised 

list. 
Steel  Clad  20  p. c.  dis. 

Hells—  Hani, 
Brass,   00    to  66jj. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 
Cow. 
American  make.discoun  t  60to60  and 

5  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American, eacn 2  00    5  00 

House, 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  perdoz     3  35     4  75 

Moulders'     "      7  50  10  00 

Blacksmiths'   discount   35,40  percent 
Belting. 

Agricultural,  50  per  cent. 

No.  1.  leather  dis.  40  &  5  p.c.  to 45  p.c. 


Liquid  Glue-F.  LePage's,  dis.  20  to    Be£/t  ditto,  30  to  33*  percent 
25  per  ct.  off  list ;  Muun  s,  dis.  25  to  30 
per  cent,  off  list. 


Carpet  Sweepers. 

Bissell,  per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,        "       30  00    33  00 

Cartridges — SeeAinmunition . 
Castors, 
Bed,  new   list,  dis.  50pc.  )  to  50  hnd  5 
Plane  dis.50pc    )     percent. 

Cattle  Leaders. 

No  31  and  32,  per  gross 8  50  1125 

Cement, 

Portland,  car  load  lots 2  70 

Thorold  ,'  1   10 

Queenston       "  1  10 

Napanee  "  1  10 

Chalk. 
Carpenters'  Colored,  per 

gross 0  45    0  75 

White,  lump,  per  ewt   0  60    0  65 

Red 0  05    0  06 

Crayon,  per  gross   0  14    0  18 

Chisels — Socket,  Framing  and  Firmer 
American, dis  70  and  10  per  cent . 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85     4  00 

Churns 
Daisy  or  Deader,    dis.    from   factory 


Glass.—  Window. 
Box  Price. 


Size 
United 
inches 
14  to  25 
26  to  40 
41to5C 
51  to  60 
61  to  70 
71  to  80 
81  to  85 
86  to  90 
91  to  95 
96  to  100 
101  to  105 
106  to  110 
111  to  115 


Star. 


Per 

50  ft 


11  5 
1  30 


Per 

100  ft, 

2  20 

2  50 

2  90 

3  20 
3  50 

3  90 

4  40 

5  00 


Double 
Diamond 
Per 

50  ft.  100 


1  50 
1  75 


4  00 

4  50 

5  00 

5  75 

6  50 

7  75 
9  CO 

10  50 
12  00 
14  00 
16  00 


Pilkington. 
Ordinary. 

1st  break $2  70 

2nd       "         

3rd       "        

4th       "         

5th        "         

6th        "        

7th        "        


2  90 

3  10 
3  40 

3  65 

4  15 
4  05 


Bench  Stops. 

Per  doz 5  00    6  00 

Bits— Auger. 
Gilmour's  dis  60  per  cent. 
Excelsior,  discount  60percei.<,. 
Rockford  Common,  65  to  65  and  5  p.c. 

"        Perfection,  50  and  10  per  c. 
Jeunmg's  Gen,  net  list  to  5  p.  cent  dis 

Car. 
Gilmcur's,  47£  to  50  percent 
Expansive 


60  and  214  percent.   From  stock  60    2nd 


Picture  Glass 
Pilkington's  ordinary. 
1st  break    440 
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A 111 111  u  11  i  t  i  on —  Cartridges . 
B.  B.  Caps,  50  and  5  per  cent. 
Kim  Fire  Pistol,  dis.40to  45  p.c.  Amer. 
Rim  Fire  Cartridges,  Dom.  50  &  5  p.c. 
Rim  Fire,  Military,  net  list,  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Ce°tra:£.ire  Cartridges,  pistol  sizes,   CIark,      15  ,)er  cent. 
Ce^al^r"  Cartridges,    sporting    Excelsior,  10  per  cent. 

and  military,  1  >  and  5  per  cent.  Gimlet 

Central  Fire,  Military  and  Sporting,    Clark's,  perdoz.. 

Amer.  net  list.      B.B.  Caps,  discount    Diamond,  Shell  " 

45  p.c.    Amer. 
Loaded   and    empty  Shells,  "  Trap  " 

and  "  Dominion  '   grade, 25  p.c 
Shot. 
Canadian,  common,  20  per  cent. 
Brass  Shot  Shells,  55  and  10  p   e. 
Primers,  30  per  cent. 

Wads.— Baldwin's. 

per  1  b 
Best  thick  white   felt   wadding, 

in  Jib.  bags 1  00 

Best  thick  brown   or   grey  felt 

■wads,  in  i  lb.  bags  0  70 

Best  thick  white  card   wads,   in 

boxes   of   500    each,    12   and 

smaller    gauges 0  99 


0  65 

1  00 

2  25 


0  90 

1  50 
5  20 


Nail  and  Spike,  per  gross 

Blacking,  (Catchpole's). 

No.l,  Egyptian  Blacking 9  00 

"2,  "  "  4  50 

Blind  Rollers. 

Annex    per  doz.     1  25  1  75 

Mascot    "  1  35  1  85 

Erminie  "  1  12  1  20 


Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0 

Bolts. 
Carriage,  dis,  70  and  10  p.c. 
Tire,  dis   60  to  60  and  10  per  cent 
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Best  thick  white  card  wads,  in  Stove  dis., K)  and  10  p.c. 

boxes  of  500  each,  10  gauge 0  35    Elevator,  dis.,  35  to  40  p.  c. 

Best  thick  white  card  wads,   in  Machine,  dis.,  70  to  70  and  10  per  cent 

boxes  of  500  boxes,  8  gauge 0  55  „      .        „      ■,-.,__ 

Thin  card  wads  in  boxes  of  1000  lionng  Jiacnines. 

each,  12  and  smaller  gauges...  0  20    Complete,  with  Augers,  ea.    5  00    7  5C 
Thin  card  wads  in  boxes  of  1000  Braces. 

each,  10  gauge..... 0  25    Barber's 6  00    7  75 

Thincard  wads  in  boxes  of  1000  Barber's  Ratchet 10  00  11  00 

each, 8  gauge 0  45    Parmfars- 2  00    2  75 


Chemically  prepared  black  edge 
grey  cloth  wads,  in    boxes  of  p.  M 
250  each— 

11  and  smaller  gauge  0  65 

9  and  10  gauge 0  75 

7  and  8  gauge 0  90 

5  and  6  gauge 1  10 

Superior  chemically  prepared 
pink  edge,  best  white  cloth 
wads,  in  Doxes  of  250  each 


Millar's  Falls   15  50  29  00 

Brackets — Shelf. 
Japanned  Canadian,  per 

doz.  pairs 0  50     3  40 

Berlin  Bronze  Cana'n   0  85    3  20 

Broilers. 
Light,  dis.  65  to  67J  per  cent. 
Reversible,  dis.,  65  to  67J  per  cent. 


11  and  smaller  gauge 1  15    Vegetabl6i  per  doz.,  dis.  37J  per  cent 

9andl0gauges 140      "<».     „  '  ls       ,,  »K        fi  nfl 


)  gauges 

7and8gauges 1  65 

and  6  gauges 1  90 

Anvils 

Perlb 0  10    0  124 

Anvil  and  Vice  combined 

each 4  50 

Augers. 
Gilmour's,  discouni,50  per  cent. 
Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole,  Vaughan's,  each     1  35    1  60 
Excelsior,  Jennings',   discount  50  pei 
cent. 

Awls. 

Sewing  per  gross 0  65    1  59 

Pegging,  "  ...     0  65     1  25 

Brad,  ....     0  85     1  60 

"  handled  "        ...      3  60    7  3C 

Saddlers'  "         ....     0  45    1  60 

Awl  Hafts 
Patent  Peg,  per  gross 
"    Sewing,         " 

Awl  and  Tool  Sets. 

Millar's  Falls,  perdoz....    2  80    8  30 
Axes. 
box    6  00  12  00 


j-7  25 


00 


Heuis,No.8       "      6  00 

"     No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  perdoz    500    4    23 

Butts — Brass. 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  and  5  to  655  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  65  &  10  to  70  and  5  p.c. 
Loose  Pins,  "    65  &  10  to  70  and  5  p.c. 
Berlin  Bronzed,  dis.  70,  70  and  5  per 

cent. 
Gen  Bronzed, perpair  0  40    0  65 

Can  Openers. 

Acme,  per  gross   9  00    10  00 

Sardin    Scissors, per  doz.  3  75     4  50 
Card. 

Horse,  per  doz 0  60    100 

Carpet  Stretchers. 

American,  per  doz 100    1  50 

Bullards  "      6  50    .... 


per  cent. 

Clamps. 
Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 
Box 3  60  13  00 


3rd 
4th 
5th 
6th 
7th 


4  70 

5  40 

5  90 

6  50 

6  9C 

7  70 


Side 3  60     4  00 

Enterprize,  No.O   1  35 

No    2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60J  to  65  p.c. 
Cradles,  Grain. 
Canadian,  discount  25  to  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list; 

dis.  40  per  cent. 
Hart  Mfg.  Co.,  (bolt  dies)  (Amer.  list) 
dis.  26  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    perdoz 0  88    160 

English,     "        2  00    4  00 

Draw  Knives. 
American,  dis.  70  aDd  10  p.c. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  per  doz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37J  to  40  per  cent. 
Standard, dis.  47J  to  50  p.  c. 

Elbows — Stove  Pipe 
$1.00  to  $1.65  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30    0  61 

Wine,  perdoz   130    2  25 

Star,  "  2  80     3  90 

FennsCorkstops.No  Zp.doz 1  70 

Petroleum,  per  doz 4  50    6  50 

Files  and  Rasps. 


Gas  Fittings  and  Staple   Brackets 

Jas.  Barwell,  Toronto— Dis.  20  to  25  p 
c,  free  of  du*y.  Net  list  on  applil 
cation. 

Glue  Pots. 

Tinned,    each    030 

Enamelled"      0  55    "',",[ 

Grindstone  Fixtures. 

P.  S.  &  W.,  per  doz 3  88     4   25 

Hammers — Nail. 

Maydole's    net  list  to  5  per  cent,  dis 
Can.  discount  25  to  27  j  p.c 
Tack. 

Magnetic,  per  doz  110    150 

Sledge 

Canadian,  perlb 0  12*  0  11 

Ball  Pean. 
English  and  Can.,  per  lb       0  25 
Handles. 

Axe        perdoz 00 

Store  door    "     j  no 

Chest,  per  doz  pairs  0  40 

Chisel. 

Firmer        per  gross 3  00 

Socket  Firmer    "         325 

Socket  Framing  per  gross    3  75 

Fork. 

C.  &  B., discount  35 percent.  to40n  e 

Hoe.  *"   ' 

C.&B.,  discount  35  per  cent,  to  40  p.o 


0  30 

3  50 

1  80 

2  50 

4  50 

8  00 

5  00 


American,  per  doz   1  00    1  25 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz  0  50    0  8C 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 


K!vfn.eyCn&  F°°te'3  discount  Am.  List    Door  4  and  5  inch,  perpair    0  40    0  80 
_57J  ,to_60  per  cent.  .  LaneS)  50  to  50  and  5  p.c. 

Hatchets. 


Black  Diamond,  50  <fe  5  per  cent.  dis. 

to  50  and  7J  Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50, 50  and  5 

per  cent. 
Toronto  File  Co.,  50  and  10  to  60  p.c. 

Amer.  list 
Jowitt's, dis.  Can.  list,  25pc.  to  27J  p.c. 
Globe  File  Co.'s  disc.  60  per  cent. 


Can.,  dis  40  to  42$  p  c. 
Hinges. 

Blind,  Parker's,  dis.  60  to  60  and  10  p.c 
"  hepard's  Noiseless,  dis. 60  p.c 
"  "    Buffalo,  dis  60  to  70  p.c 

Light  T  and  strap, dis  65  to  70  p.c 


Horse    Rasps,  Kearney  &  Foote's  dis    Heavy,  per  lb 03  3-5    0  043 

Am  list,  50  p.c.  to  50  and  10  p.c.  Screw   hook  and  hinge- 
Horse  Rasps,  dis.  45  p.c.  Amer.Hellers          6  to  10  in.,  per  set 0  00    0  033 

Horse  Rasps,  Spencer's,  dis.  Can.  list       12  up  "        0  CO    0  02J 

40  p.c.  Perdoz.  set 

Horse  Rasps,  Toronto  FileCo.,  50  and    Screw,  Eureka 113    180 

2  20 


10  p.c,  Amer.  list 

Fluting  Machines. 

Each 0  60     2  00 

Forks. 
Hay, Manure,  etc, dis. 40  to  45  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  57Jto  60  per  cent. 
Shepard's     Lightning,  dis.   50    to   50 
and  10  p.c. 

Fruit  Presses. 

Henis',  per  doz   3  25    3  50 

Enterprise,  discount  10  p.c. 
Shepard's  Queen  City,  dis.  15  p.c: 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  etc. 

Stanley's,  dis. 50,  55 p.  c. 

Wire  Gauges 

Winn's  Nos.  26  to  33,  each     165    2  40 


Gate, Clark's 150 

"      Shepard's,  dis  50  to  60  p.o 
Perdoz. 

Spring     1  35 

"    Shepard's  Samson   175 
Hoes. 

Garden,  Mor  ar,  etc.,  discount  40  to 

45  per  cent. 

Planter  doz 4  00 

Hooks — Cast  Iron 

Birdcage,    perdoz 0  50 

Clothes  Line,    "        0  27 

Harness,  "        0  72 

Hat  and  Coat, pergross      100 

Chandelier   perdoz 0  50 

Wrought  Iron. 
Wrought  Hooks  and  Staples.  Car. 

dis.  40  and  5  to  40and  10  per  cent. 
Wrought  Hooks  and  Staples,  Amer 

dis.  75  and  10  to  80  percent. 


pairs 
1  40 
1  90 


5  0«. 

1    1C 
0  63 

0  88 
3  00 

1  00 
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Wire. 
Hat  and  Coat.dis.  55  to  60  p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng..  dis.  60  per  cent. 

Horse  Nails 
Canadian,  dis.    60  to  60  and  2$  p.c. 
Horse  Shoes. 

F.O.B.  Toronto  &  Hamilton $3  80 

Snow,        "  "  ...     3  90 

F.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  thin  above. 
Ice  Picks. 

Star.perdoz 3  00    3  25 

Kettles. 
Brass  spun,  7$  per  c.dis.offnew  list 
Copper,  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 
American,  60  and  10  to  65  and  5  p.c. 

Keys 
Lock,  Can, dis  50 p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.  P.,  85  to  3  00 

per  doz. 
Bronze,  Berlin,  per  doz   ..     2  75    3  25 
Bronze  Gem,         "        ....     6  00    9  00 
Sava  "         ....     8  75  10  00 

Shutter    porcelain,  F  & 

L    screw,  per  gross SI  30    4  00 

Knives. 
Clauss,  bread. cake  and  paring  knives 

$7.20  per  doz.  nett. 
Hay  Knives,  spear  point,  L  or  T  hdle 
45  per  cent   dis. 

Lightning,  per  doz 8  40    14  00 

Heaths,  45  per  cent.  dis. 
Ladles. 

Melting,  per  doz 1  70    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
galvanized,  1  87    3  85 

King,  wood,  "  2  75    2  90 

"       glass  4  00    4  50 

All  glass,  '  1  20    l  30 

Lines. 

Pish,    pergross  105    2  50 

Chalk,  "  1  90    7  40 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &  Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,   40  to  42$  p.c. 

Padlock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  "  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17$  pc. 

Mallets. 
Tinvimiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory      "  1  25    3  75 

Lignum  Vitas,  "  3  85    5  00 

Caulking.each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis      00  to  25 
per  cent.  dis. 

Home,  each 

Mincing  Knives. 

American,  per  doz   42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  percent,  65  to 
70  to  70.10  per  cert 

Nails. 
Cut  Nails(Iron) 

1.  Either  Canada  or  Amer.    Pat'D. 
Basis— 50  to  60  dy 185    190 

40dy 1  90    1  95 

30  dy 1  95    2  00 

20,  16&12  dy....     2  U0    2  05 

10  dy 2  05    2  10 

8&9dy 2  10     2  15 

6&7  dy 2  25    2  30 

2.  Amer.  Pattern  Only 

from  4  to5dy  ..     2  35    2  40 
3dy.(lath) 2  85    2  90 

3.  Canada  Pattern  Only 

from  4to5dy  ..     2  35    2  40 

3  dy.  (lath) 2  75    2  80 

3  dy.  A. P.  Fine     3  45    3  50 
Cut  Nailsi, steel)  Add  10c.  totheprices 

in  list  for  iron  nails. 
Wire  Nails,    75,    1U  and  5  per  cent  ; 
3  per  cent,  cash  delivered  in  lots 
of  10  kegs  or  more. 
Brads  &  Moulding  Nails,    75, 10  and 
5  per  cent,  from  new  list. 
Nail  Pullers. 

lierman  &  American 1  85    3  50 

Nail  Sets. 

pergross 
Square,  round  and  octa- 
gon       3  38     4  00 

Diamond 12  00  15  00 

Netting. 
Poultry,  65  to  65  and  5  per  cent. 

Oil. 
Canada  Refined Oil  (Toronto)  14       15 

Carbon  Safety     "     0  17    0  18 

Canada  WW.      "      0  20    0  22 

American  W.W. "     0  25 

S  K.  Seal  per  gal  0  63    0  65 


3  50 


3  30 


Oilers. 
McClary's  Galvan.  Iron 

Oil    Can,    with    Pamp, 

per  doz 19  50 

Zinc  and   TiD,  dis.   50,  50  and  10. 

Copper,  per  doz 125    3  50 

Brass,  "        .     i  50 

Malleable,  dis.  ah  per  ct. 

Pails. 
Galvanized,  per  doz  2  25 

Pencils. 

Dixon's,  per  gross 100 

"        Carpenter 2  25 

Picks 

Par  doz 6  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent     American  dis. 57$ 
Wood,  fancy  Canadian, or  American 


Hand,  Disston's,  dis   15  p.c.  Trunk  Tacks,  dis.   57$percent. 

S.  &  D  ,  dis.  35  per  cent,  to  40  p.c.  Channel  nails  5c.  lb.  off  list 

Cross  Cut,  Disston's,  per  ft.  35  to  55  Trunk  Tacks,  tinned,  62 "4   p 

S  4  D   dis.   35  pc.  un  Nos  2  and  3.  Cigar  Box  Nails,  dis.  45  per  cent 

Hack, complete,  each 75    2  75  ShoeFinders'Tacus,50  per  cent. 

frame    only  7  5  Shoe  Nails,  Hungarian  Nails,  etc.  ,37 J 


9  00 


Saw  Sets. 
''Lincoln1'      McMillan    & 

Haynes,  per  doz 7  60 

Scales. 
Canadian  List,  dis.  40 to 40  and5p.c. 

Scale  Beams. 
Canadian,  B   S.  &  M.  dis.  40  p.  c. 

Scrapers. 
Box,    perdoz  2  10 


Ba 


35  to  37$  per  cent. 

ey's(Star.R  &  L.Co.)42$  to  45  p.c 


Miscellaneous,  dis.  15  to  17$  per  cent 
Bailey'sVictor.dis.  15  to  17$  percent 


Plane  Irons. 
English,  per  doz 


2  00    5  00 


Pliers  and  Nippers 


Foot,"     "  40    3  50 

Screens. 
Window,  patent,  perdoz    3  50    4  50 

Door,  per  doz 10  76 

Screw  Drivers. 

Sargent's,  perdoz 65    4  00 

Screws. 
Wood,  F.  H.,  Iron,  and  Steel,  80  per 

cent.,  dis. 
Wood,  R.H.      "        75  per  cent.  dis. 
"      F.  H.  Brass77$       "  " 

■'      R.H  72$       "  " 

Diamond    Point  wood    screw   nails 
bright,  dis.  77$  and  20  per  cent 


2  75  $5  50 
5  50  9  75 
0  90  2  85 
0  80     8  00 


Button's  Genuine,  per  doz.  prs.  dis    Bench   wood,  perdoz 


3  25     4 


37$,  40  p 
Button's  Imitation,    per 

doz 5  00 

German,  per  dcz 60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  and  10  p.  c 
Poppers. 

Corn,  square,  per  doz 135 

Pruning  Shears. 

Perdoz 4  00 

Pulleys 

Hothouse,  perdoz 

Axle 

Screw  

Awning 

Pumps 


9  00 
2  60 


2  00 
5  50 


56 

1  00 

'it 

33 

•i~i 

1  00 

35 

2   50 

Bench  iron  per  doz 4  25    5  7£ 

Scythes 
Discount  40  to  45  percent. 
Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis.  75  per  cent 
B.  &  W.  N.  P  ,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
^Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"       N.P,,  70  per  cent. 
Clauss,  Full  nickel,  60  p.c.  off 

"      Japanned  handles,  67$  p.c.  off. 
Sheaves 


percent. 

Tape  Lines. 

English,  ass  skin  perdoz 

English  Pat.  Leather  ... 

Chesterman  s,     each  ... 

steel, each 

Thermometers. 
Tin  case  &  dairy, dis. 75p.c 

Thimbles. 

Asbestos,  filled,  per  doz.,  35  to  40  p  c. 

Ties. 

Cow, perdoz 1  "id    2  50 

Tinner's  Tools.- 
P.S.&W.,netlist. 
Canadian  15  to  35  per  cent  dis. 

Tinware. 
S  tamped, dis.  Assn  list, 70,  and  12$  per 
cent,  to  70    and  25  p.c.  on  special 
lines. 
Japanned, Prices  on  application 
Pieced,  "        "  " 

Transom  Lifters 
Payson's,$2.60  to  85.00  per  doz. 

Traps 
Game,  Newhouse,  dis  33$  p.c.  to  35  p.c. 
Game.H  &  N.,  P.  S.  &  W.  orSteel,  60 
and  10  to  67$  per  cent. 

Mouse,  per  doz  0  35    1  50 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 
German,  per  doz   4  75 


9  00 
00  10  50 


Rumsey  or  Canadian  Cistern  57$  to     Sliding  Door,  per  set 

60  percent. 
Pitcher   Spout,  65  to  67$  p.c 
Canadian  Cistern  60  to  62$  p.  c.from 

factory. 
Canadian  Pitcher  Spout  67$  to  70  p.  c. 
from  factory. 

Punches 

Saddler's,     perdoz 1  00    185 

Conductors'        "        9  00  15  00 

Tinner's  solid,  per  set. ..       72 

'         hollow,  per  inch     100 

Putty 

Bladder,  per  100  lbs 1?        2 

Tins,  lbs  2  50    2  75 

Rail. 

Barn  Door,  per  foot 3  3$ 

Sliding  Door,        "       3$        3} 

Lanes,  3f  to  lc.  ft.     ' 

Rakes. 

Cast  Steel  and  Malleable  Canadian 

list  dis.  40  to  45  percent. 

Razors. 

Boker's,  perdoz    7  50  11  00 

Wade  &  Butcher's      "         3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent   cash  30  days. 
Copper  Rivets,  dis.  50  per  cent. 
Iron  "  "    55  and  10  p.c. 

Tinned  and  Black  Rivets,  55  &  10  p.c. 
Burrs,  Iron,  50  and  10 
Terms,  4  mos.  or  3  p.c.  cash  30  days 
Rivet  Sets. 
Canadian  dis.  30,  35  per  e. 

Rope         Per  lb. 

Sisal.    Manilla. 


1  15 

1  35 

2  30 
1  80 


77     1  40 
Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz 

tinned, 
Tin  Rim, 

"  black,       " 

Snaps 
Harness,  German,  dis  35  per  cent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  i  or  M  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Per  lb 0  28    0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves. 

Wood,  English  1  80 

Iron,  American  ., 1  35 

Spoons  and  Forks. 
TeaSpoons  — pergross    7  50    12  00 


30  00 


Dessert 
Table 

Dessert  Forks- 
Medium      "      ••■         " 
Table 

Squares 

Iron,   perdoz   165    2  90 

Steel,  dis.  80  and  5  to  80  and  7^4  p.c. 


7-16  in.  and  larger 7$        91 

J4,5-16,  %  in «        iu 

Cotton,  per  lb 18        20 

New  Zealand 8$         9 

Russia  Deep  Sea,  per  lb.        I2j      13$ 

■lute    "     ...       06|      07$ 

Rules. 
Boxwood,  dis.  80  to  80  &  10  p.c. 
Ivory,  dis  37$  to  40  per  cent 

Sad  Irons. 

Mrs.  Potts,  per  set       75       80 

"  N    P.         '  1  00    1  05 

Sad  Heaters. 

Dome, Shepard's, per  doz    4  75    5  00 

Sand  and  Emery  Barer. 
B.&  A.,  sand,  40  and  5to  45  per  cent. 

Emery,  per  quire 55        90 

Sash  Cord 

Perlb 22        50 

Sash  Locks. 
Triumph  and  Morris, dis37$,  40per    Cut, Carpet  Blued, gimp,~60~per  cent 


Try  and  bevel,  dis.  50  to  52$  percent 

Staples. 
Fence,  galvanized,  per  lb  3$ 

Wrought  Iron,    dis.  80  to  80  &  5  p.  c. 
Stocks  and   Dies,  Amer.    dis.  25  p.c. 

Stove   Polish,   (Catchpole's). 
Stove  Pipe  Varnish,   enanelled 

cans,  per  doz 1  7b 

No  1,  Stove  Paste,  per  gross 

•'2       "  "         "        "      .... 

Stone. 

Washita, perlb 0  25 

Hindostan,  per  lb 0  06 

Slips,   per  lb 
Labrador,   per  lb 

"         Axe,    " 
Turkey  ' 

Arkansas  " 

Water-of-Ayr    " 

Scythe,  per  gross 3  50 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 


Brade's 

D   &  S.,  discount  35  p.c. 
Triers. 

Butter,  per  doz 6  25 

Twines 

Bag,  Russian,  per  lb 0  00    _ 

Wrapp'g.mottl'd.pr.pack    0  50    0  60 

"         cotton,  per  lb..    0  17    0  18 

Mattress,  per  lb    0  33 

Staging        "         0  27 

Broom  "  0  30 

Binding,  Common  Sense     

"         Blue  ribbon 

"         Red  cap 

"  Sterling   

"  Prison    

On  prison  made  twine  freight  is 
prepaid  to  any  railway  station  in 
Ontario. 

Vises. 

Hand, perdoz 4  00 

Bench,  parallel,  each 2  00 

Coach,  each  6  00 

Peter  Wright's,  per  lb 0  12 

Pipe,  each 5  50 

Saw, perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz    4  0«    8  50 

Washers  "Iron,"  40  per  cent.  ,4  mos. 
or  3  percent. 

Well  Wheels. 
Amer. .perdoz.  8,10  &  12  in.    3  38    6  Ou 

Wire. 
Brass  Wire,  16  to  25  wire  gauge,  18  to 
24c.  lb. 

t '  ™ Copper  Wire,  17$  p.  c.  dis. 

">0  uu  Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
[In  lots  of  1.000  lbs.,  annealed  oiled, 
and  annealed  and  galvanized, freight 


9  00 


0  21 


0  45 
0  36 
0  5t> 
6i 
0  8 
0  7 
0  6* 
0  8 


6  00 
4  50$ 

7  00 
0  13 
9  00 


5  00 
2  35 


21  00 
30  00 
24  00 


9 

0(1 

4  80 

.=>() 

07 

9 

0 

13 

0 

15 

0  50 

1 

50 

0 

10 

.-> 

DO 

cent, 

Kempshell's  dis.  40,  62$  per  cent. 
Canadian,  dis.   45,  50  p.  c 
Sash  Weights. 

Sectional,  perlb ij 

Saws. 
Crosscut,      McMillan      & 

Haynes,  per  ft  0  40    0  70 

"Empire"     EcMillan     & 

Haynes,  perdoz 750 


tinned,  dis.  70  per  cent. 
Swedes'  iron,  blued  or  tinned,  dis.  50 

per  cent. 
Upholsterers"  dis.  50  percent. 
Copper  Nails, dis.  62$  per  cent. 

"      Tacks,  45  per  cent. 
Clout  Nails,  dis.  60  to  67$  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  60  to  65  per  cent. 


will  be  prepaid.] 

Bright,  Coppered  steel  and  spring  20 

per  cent  f.o.b.  Montreal,  Toronto  or 

Hamilton. 
Broom  Wire  5J  to  6Jc.  per  lb. 
Clothes  Line  Wiie,  19  gauge,  perdoz 

coils 3  95 

Wire  Fencing. 
Galv.  2  barb, 2$  &  5  in.  apart 
"4      "     4  &  6  "       " 
"    Plain  twist,  all  deld 
"    Steel  thorn  and  rib- 
bon  

"Lock  Barb,'' 4  point   

Ditto  Glidden  2  point  

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points 

Steel  staples  

Terms,  60  days  or  2  percent,  in  30 
days. 

Wire  Cloth 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.lOOsq.ft    186    190 

Wrenches. 
Acme,  35  to  37$  per  cent. 
Agricultural,  70  and  10  to  75  p.c. 
Standard,  dis.  60, 60  &  lOp.c. 
Coe'sGen'ne,  dis.  3  2$  to  35  p.  c  dis. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    ..    2  00   3  1  1 

"         S.,  per  doz 5  80    7    0 

G.  &K.'sPipe    "      

Burrell's    "     eac-i 

Pocket,  perdoz 1  25 


}» 

3J 

3$ 

3X 

4i 

5 

4J 

3$ 

4 


6  00 
3  40 
2  00 


Half  Priee 


The  original  selling  price  of  "  Ideas  for  Hardware 
Merchants'    was  $1.00  ;  the  price  now  is 


And  Only  handled  by  ourselves.       We  bought  out  the  publishers 
at  a  bargain,  hence  the  exceedingly  low  price. 


"  There  is  a  tide  in  the  affairs  of  men 
Which  taken  at  the  flood  leads  on  to  fortune  ; 
Omitted,  all  the  voyage  of  their  life 
Is  bound  in  shallows  and  in  miseries." 


This  is  the  opportunity  of  your  life.  Will  you  grasp  fortune  as 
she  rapidly  glides  past  you  and  within  reach  ?  We  have  only  a 
limited  number  of  copies  and  they  are  rapidly  going.  Mailed  on 
receipt  of  price,  postage  prepaid. 


THE  J.  B.  McLEAN  PUBLISHING  CO. 

10  Front  Street  East,  TORONTO,  ONT. 


A.  ALLAN,  Pres. 


J.  O.  GRAVEL,  Sec.-Treas. 
F.  SCHOLES,  Man.  Director. 


THE  CANADIAN  RUBBER  (O'V 

Of  Montreal  and  Toronto, 
CAPITAL,       -       -       $2,000,000. 

MANUFACTURERS   OF 

First  Quality  Rubber 
Boots  and  Shoes,  Supe- 
rior Quality  Rubber  Belt- 
ings, including  The  For- 
syth (Boston  Belting  Co.) 
Seamless  Rubber  Belt- 
ing. For  which  we  are  Sole 
Agents  and   Manufacturers  in  Canada. 

We  hold  the  Patent  and  Right  to  Manufacture 
in  Canada. 

THE  PATENT  PROCESS  SEAMLESS  TUBE  HOSE 

We  Make  all  Our  Hose  by  this  Process. 

ASK  THE  MERCHANT  YOU  DEAL  WITH  FOR  IT  AND  TAKE  NO  OTHER. 

Rubber  Packing's,  Valves,  Gaskets,  etc. 

Head  Office  and  Factory,  Montreal.         J.  J.  McGILL,  Man. 

WESTERN   BRANCH  : 

Cor.  Front  and  Yonge  Streets,  TORONTO. 
J.   H.  WALKER,  Manager. 


WE  WANT  TO  HEAR. 


WHEN  YOU  NEED 


RUBBER  HOSE. 


OUR  BRANDS 


"Maltese  Cross,"  "Extra  Quality,"  (Black  or  White), 

"Kinkproof,"  (Wire  Bound),    "Antimony,"  (Red), 
"Lion,"  "King,"  "Leader,"  "Fairy,"  (Cotton). 

The  Gotta  Peroha  &  Robber  Mfg.  Go. 

61-63  FRONT  ST.  W.,  TORONTO.     OF  TORONTO,  LTD. 


Star 


Cycles 


Are  a  recognized  thoroughly 

reliable  make  at         POPULAR    PRICES. 


They  embrace  the  best  procurable  workmanship  and 
material.  They  will  maintain  the  reputation  of  our 
Trade  Mark  and  give  full  and  lasting  satisfaction  to 
all  concerned.     They  comprise — 

PATH  RAGERS      ROAD  RAGERS 

"  Tourists'  "  Business  Wheels, 

Light,  Staunch  and  Graceful  Ladies'  Wheels. 

STAR  CYCLE  WORKS,  Wolverhampton. 


Brandram  Bros.  &  Co. 


ROTHERHITHE,  LONDON,  ENG. 


^ 


S^**', 


B.  B. 

GENUINE 


Manufacturers  of 

The 

Celebrated 

Brand 


**??** 


NO.  ONE 


Canadian  Agents, 

A.  A.  Allan  &  Co. 

TORONTO,  ONT. 


WHITE  LEAD       B.  B.      WHITE  LEAD 

White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


For  samples  and  information  apply  to 


HENDERSON  &  POTTS 

Nova  Scotia  Paint  Works,  Halifax,  N.S. 


,   > 


VOL.  VI. 


TORONTO,  AUGUST  25,  1894. 


No.  34. 


MAGNOLIA  METAL 


IN    USE    BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST    ANTI-FRICTION    METAL    FOR 

High-Speed  Engine,    Dynamo,    Rolling-Mill,   Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL   CO., 


London  Office  :  75  Queen  Victoria  St. 
Chicago  Office  :        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortland  Street,  NEW  YORK. 


Manilla  .  .  . 
Hardware  Manilla 
Leather  Manilla 
Brown  Wrapping 


PAPER 
FOR  THE 
HARDWARE 
TRADE 


ETC.,    ETC. 


*■  E.  B.  EDDY 


(o. 


Hull,  Montreal,  Toronto, 
Quebec,  Hamilton,  Kingston, 
St.  John,  Halifax,  "Winnipeg, 
Victoria,  St.  Johns,  Nfld. 


To  the  Trade 


t 


Lemonade  Shakers 


Lemon  Squeezers   |ce  c» Fm 

-  a  Preserving  Kettles 


WRITE    FOR    PRICES 


RICE  LEWIS  &  SON 


LIMITED 


Cor.  King  and  Victoria  Sts. 


.   .   .   TORONTO 


SANITARY 

Soap 
Vase 

Press  the  button 

Enough  soap  discharged 
for  individual  use. 

Keeps  basin  clean. 

Preventspipes  clogging. 

Saves  soap. 

Saves  money. 


PATENTED 


The  Soap  used  in  these  Vases  is  made 
specially  for  the  purpose,  and  we  guar- 
antee it  pure. 

Especially  desirable  in  public  buildings. 


FOR  SALE  BY 


The  Toronto  Steel  Clad  Bath  and  Metal  Co, 


LIMITED. 


123  QUEEN  ST.   EAST,  TORONTO,    CAM. 


"  Perfection  "  Inside  Seam 

ELBOWS. 

Strongest 
Handsomest 
Best 

16 

Different 
Kinds 


Standard  Patent  Stove  Pipe, 

Stove  Boards,    Coal  Hods. 

Order  All  Fall  Lines  Early. 


Kemp  Manufacturing  Go. 


TORONTO,   ONT. 


. .  HARDWARE . . 

A    PRACTICAL   JOURNAL    FOR   THE    WROUGHT,    CAST,    STAHPED, 
SHEET   AND  SPUN    METAL   TRADES. 


Published  Weekly. 


$2.00  a  Tear. 


Vcl.   VI. 


TORONTO  AND  MONTREAL,   AUGUST  25,   1894 


No.   34 


J    8.  McLEAN, 

President. 


HUGH  C.  McLEAN, 

Sec.-Treas 


THE  J.  B.  McLEAN  publishing  company. 

FINE  MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 
HEAD  OFFICE:  .  .  10  Front  St.  E. 

MONTREAL  OFFICE  :         •  146  St.  James  St. 

E.  Desbarats,  Manager. 

NEW  YORK  OFFICE  :     Room  41,  Times  Building. 

Roy  V.  Somervllle,  Manager. 

EUROPEAN  BRANCH  : 

Canadian  Government  Offices, 

17  Victoria  St.,  London,  S.W. 
R.   Hargreaves,  Manager. 

John  Cameron,  General  Subscription  Agent. 


THEY  TALK  OF  REORGANIZING. 

WHEN  the  different  associations  in 
the  paint  and  oil  trade  collapsed 
last  spring  it  was  the  opinion  of 
their  former  members  that  they  were  dead 
never  to  be  resurrected. 

Since  then  prices  have  been  slaughtered 
as  they  never  were  probably  before. 

Turpentine,  linseed  oil,  white  lead,  pre- 
pared paints  have  been  selling  at  figures 
which  threatened  to  send  some  of  the 
dealers  where  the  defunct  associations  had 
gone — into  oblivion. 

This  particular  effect,  of  which  the  dissolu- 
tion of  the  association  was  the  cause,  is  now 
the  incentive  to  a  movement  looking  to  the 
resurrection  of  at  least  one  or  more  of  the 
defunct  organizations. 

This  particular  organization  is  the  Tur- 
pentine Association. 

And  the  hope  of  tre  trade  in  the  accom- 
plishment of  this  object  seems  to  be  based 
largely  on  the  expectation  that  the  new 
method  of  bringing  turpentine  into  Toronto 
in  tank  cars  will  prove  the  strongest  lever  to 
bring  about  the  desideratum. 

The  project  is  in  the  mouths  of  several 
dealers. 

"  I  hope  that  some  of  the  old  associations 
will  be  reorganized,"  said  one  jobber. 
"There  was  no  gooi  reason,  anyhow,  why 
the  turpentine  and  linseed  oil  associations 
should  have  been  dissolved.     If  prices  con- 


tinue being  cut  as  ihey  are  now  some  houses 
will  have  to  go  to  the  wall.'' 

"  I  believe  the  old  associations  are  beyond 
resurrection,"  said  another  jobber,  who  ha  1 
been  approached  on  the  matter.  "  In  fart, 
I  don't  ' hi ak  there  ever  will  be  another  as- 
sociation. It  is  now  a  case  of  the  survival 
of  the  fi.test." 

The  scheme  seems  yet  to  be  in  an  informal 
sage,  and  whether  it  will  ever  be  consum- 
mated lemains  to  be  seen. 


FIRMNESS  IN  FIREBRICKS. 

THE  imports  of  firebricks  at  the  port  of 
Montreal  during  the  current  summer 
have  been  about  up  to  the  average, 
never  running  over  90,000  per  week,  which 
was  about  the  maximum  weekly  receipts  ; 
and  of  course  they  have  ranged  down  from 
that. 

Figuring  on  this  a  well-known  Montreal 
selling  agent  said  to  Hardware's  Mon- 
treal man,  that  the  stock  in  Canada  was 
only  an  average  one,  and  that  if  the  present 
state  of  affairs  in  Scotland  was  of  any  dura- 
tion, there  mightbe  an  absolute  wantof  fire- 
bricks experienced.  He  cited  advices 
from  Scotland  which  he  showed  to  the  cor- 
respondent. 

They  were  to  the  effect  that  owing  to  the 
coal  strike  in  Scotland  manufacturers  of  bricks 
and  pipes  were  obliged  to  close  down  their 
works  about  a  fortnight  ago,  and  his  latest 
cable  advices  stated  that  stocks  were  com- 
pletely exhausted.  With  others,  therefore, 
he  was  experiencing  great  difficulty  in  placing 
orders  for  future  importation. 

With  this  fact  in  view,  therefore,  and 
light  stocks  here,  a  strong  feeling  prevailed 
on  firebricks,  and  no  one  would  be  surprised 
if  there  was  a  sharp  advance  in  prices  in  the 
near  future. 


DO  NOT  BESPEAK  HARD  TIMES. 

EVIDENCES  are  wanting  that  the  con- 
dition   of  the   country    is    unhealthy  ; 
but    evidences     are     forthcoming    to 
prove  that  the  country  is  healthy. 

The  Government   savings'  banks  returns 


for  1893  recently  published  are  of  the  latter 
character. 

These  banks  are  the  depositories  of 
the  savings  of  the  masses.  And  when 
people  are  hard  up,  not  only  do  they  not 
increa  e  their  savings,  but  they  are  of 
necessity  compelled  to  draw  upon  what  they 
have  in  their  day  of  prosperity  put  aside. 
No  one  will  gainsay  this.  Yet,  notwith- 
standing the  hard  times  that  some  people 
have  been  bemoaning,  we  find  that  last 
year  not  only  did  these  people  increase 
their  savings,  but  they  withdrew  less  than 
they  have  done  any  year  during  the  previous 
five  years. 

The  total  number  of  depositors  in  the 
Government  savings'  banks  last  year  were 
148,868  against  145,400  in  1892,  while  they 
deposited  $7,708,000  against  $7,056,000  the 
latter  year. 

The  number  of  withdrawals  was  73,000, 
and  the  amount  withdrawn  $6,631,000, 
against  77,000  and  $7,230,000  respectively 
in  1892. 

The  total  amount  on  deposit  at  the  end  of 
the  fiscal  year  1893  was  $24,153,193,  includ- 
ing interest.  Not  so  bad  a  nest  egg,  after 
all,  for  a  people  suffering  from  "hard  times." 

The  fact  of  the  matter  is,  we  are  too  much 
in  the  habit  of  crying  "  wolf"  when  no  wolf 
is  nigh. 

Half  the  time  t  is  "scare"  talk,  and  the 
want  of  confidence  it  breeds  that  clogs  the 
wheels  of  commerce  and  prevents  their  run- 
ning as  freely  as  they  otherwise  would. 

When  business  is  quiet,  instead  of  sitting 
in  sackcloth  and  ashes,  merchants  should 
exert  a  little  more  ingenuity  to  bring  trade. 
That  is  the  sensible  way — that  is  the  right 
way. 

IRON  AND  STEEL  IN  JAPAN. 

WAR  does  one  good  thing:  It  leads 
to  a  dissemination  of  knowledge  of 
the  countries  of  the  respective  com- 
batants. 

An  apt  illustration  of  this  is  the  war  be- 
tween China  and  Japan. 

Among  the  many  articles  that  have  been 
written   regarding  one    or   other   of    these 


HARDWARE 


countries  is  one  by  a  Mr.  T.Wade,  and  which 
appeared  in  the  Engineering  and  Mining 
Journal.  It  treats  of  iron  consumption  in 
Japan. 

Twenty  five  years  ago  the  Japanese  were 
only  able  to  produce  iron  out  of  magnetic 
iron  sand  by  crude  and  slow  methods.  By 
this  means  they  were  able  to  produce  the 
20,000  to  25,000  tons  that  were  annually 
required. 

Sixteen  years  ago  foreign  technical 
methods  were  introduced,  and  although 
several  blast  furnaces  have  been  established, 
there  has  not  been  that  increase  in  the  outpu: 
which  the  largeness  of  the  consumptive  de- 
mand would  warrant. 

Inexperience,  scarcity  of  coal,  and  a  gen- 
eral depression  during  the  past  five  years 
have  been  the  causes  which  have  contrib- 
uted to  this. 

Blast  furnaces  should  prove  profitable  in 
Japan.  The  country  is  rich  in  pure  mag- 
netic iron  ore,  and  coal  for  the  manufacture 
of  coke  is  plentiful.  Then  the  consumption 
of  iron  and  steel  is  steadily  increasing.  At 
present  about  92,480  tons  of  iron  are  used 
all  told  annually  in  machine  shops,  the  navy 
yards,  arms  factories,  foundries,  and  for 
making  rails  for  railroads. 

In  Japan,  rails  and  bridges  have  to  be  re- 
moved every  twenty- five  years,  and,  besides, 
from  206  to  250  miles  of  new  lines  are  con- 
structed every  year. 

On  account  of  the  absence  of  sufficient 
iron  and  steel  works,  the  country  is  of 
course  compelled  to  impoit  a  considerable 
quintity  of  the  different  grades  of  iron  and 
raw  material,  as  well  as  engines,  steamboats 
and  all  the  necessary  railroad  supplies. 

It  is  estimated  that  Japan  pays  annually 
to  foreign  countries  for  iron  and  manufac- 
tured iron  about  12,955,354  yen.  The  gold 
yen  is  worth  about  one  dollar  in  Canadian 
money,  or,  to  be  exact,  99.7c. 

Not  one  dollar  of  this  sum  appears  to  fall 
into  the  hands  of  Canadian  iron  or  hard- 
ware men.  At  least,  a  search  through 
the  last  trade  and  navigation  returns  fails 
to  reveal  any  transaction  of  the  kind. 
Anyhow,  our  exports,  all  told,  to  that 
country  during  the  fiscal  year  1893  only 
aggregated  $32,482. 

But  if  we  did  not  sell  the  Japanese  any- 
thing in  the  iron  and  haidware  line  during 
that  year  they  did  us,  although  the  parcels 
were  small. 

The  first  entry  relating  to  the  hardware 
trade  in  the  returns  is  one  regarding  bird 


cages,  of  which  we  got  $12  worth  during  the 
year.  Brass  manufactures,  not  otherwise 
specified,  we  bought  to  the  value  of  $293  ; 
manufactures  of  copper,  n.e.s.,  $263;  white 
granite  or  ironstone  ware,  $607  ;  s  lvered 
glass,  $6  ;  electroplated  and  gilt  ware,  $1 1  ; 
hardware  for  house  furnishings,  $134; 
machinery,  $244;  iron  ware,  $231  ;  all  other 
cutlery,  n.e.s.,  $1  ;  manufactures  wholly  or 
in  part  iron  or  steel,  $89  ;  manufactures  of 
lead  not  otherwise  provided  for,  $10;  metal 
statuettes,  $283  ;  metal  gas  fixtures,  etc.,  $73  ; 
tinware,  $40.  The  value  of  the  articles  enu- 
merated aggregates  only  the  small  sum  of 
$2,297;  but  it  is  1  irge  compared  with  our 
blank  as  sellers  to  them  in  this  class  of 
articles.  Our  total  exports  to  Japan  of  all 
kinds  of  goods  was  nearly  one  million  and  a- 
half's  worth. 

Whether  we  are  doing  any  better  with  the 
Japanese,  now  that  the  C.P.R.  steamship 
line  has  become  well  established  the  returns 
are  not  yet  to  hand  which  would  enlighten  us. 


U.S.  GLASS  TARIFF  AND  CANADA. 

A  TORONTO  firm  has  within  the  last 
few  days  received  a  cable  announc- 
ing an  advance  in  Belgian  window 
glass. 

The  advance  is  equal  to  15  per  cent,  all 
round,  and  the  cable  intimated  that  another 
advance  was  expected  inside  a  week. 

The  reason  assigned  for  the  advance  is 
the  settlement  of  the  tariff  in  the  United 
States. 

Last  year  the  total  value  of  glass  of  all 
kinds  imported  into  the  United  States  from 
all  countries  was  $5,216,653,  but  the  pro- 
portion of  it  that  was  common  w.ndow 
glass  appears  to  have  been  small.  The 
tariff,  in  fact,  was  too  high  for  it  to  be 
otherwise. 

Now  the  duty  is  considered  low  enough 
by  the  European  glass  makers  to  enable 
them  to  get  access  to  the  United  States  mar- 
ket again.  On  account  of  this  fact  they  look 
for  higher  values  in  the  glass  market  ;  and, 
in  fact,  they  are  already  initiating  them. 

That  they  have  reasons  for  expcting  to 
sell  larger  quantities  of  glass  to  the  United 
States  may  be  gathered  from  this  summary 
of  the  principal  items  in  the  tariff  relating 
to  this  article  : 

Unpolished  cylinder,  crown  and  common 
window  glass  not  exceeding  10  by  15  inches 
square,  per  pound,  i>£c. ;  new  rate,  ic. 
Above  that  and  not  exceeding  16  by  24 
inches   square,  per  pound,  i^c. ;  new  rate. 


iXc-  Above  that  and  not  exceeding  24  by 
30  inches  square,  per  pound,  2^c. ;  new 
rate,  1  }(c.  Above  that  and  not  exceeding 
24  by  36  inches  square,  per  pound,  2^c. ; 
new  rate,  2c.  All  above  tbat,  per  pound, 
2,yic. ;  new  rate,  2>£c. 

Cylinder  and  crown  glass,  polished,  not 
exceeding  16  by  24  inches  square,  square 
foot,  4c;  new  rate,  2^c. 

Above  that  and  not  exceeding  24  by  30 
inches  square,  square  foot,  6c;  new  rate,  4c. 

Above  that  and  not  exceeding  24  by  60 
iches  square,  sq.  ft.,  20c;  new  rate,  15c. 

Above  that,  per  sq.  ft.,  40c;  r.ew  rate, 
20c. 

Fluted,  rolled,  or  rough  plate  glass,  not 
includingcrown,  cylinder  or  common  window 
glass,  not  exceeding  10  by  15  inches  square, 
sq.  ft.,  |^c. ;  new  rate,  %c. 

Not  exceeding  16  by  24  inches  square, 
sq.  ft,  ic. ;  new  rate,  ^0 

Above  that,  and  not  exceeding  24  by  30 
inches  square,  sq.  ft.,  i^c;  new  rate,  ic. 

All  above  that,  sq.  ft.,  2c;  new  rate,  i^c. 

And  all  fluted,  rolled,  or  rough  plate  glass, 
weighing  over  100  lb.  per  100  square  feet, 
shall  pay  an  additional  duty  on  the  excess 
at  the  same  rates  herein  imposed  :  Provided, 
that  all  of  the  above  plate  glass,  when 
ground,  smoothed  or  otherwise  obscured, 
shall  be  subject  to  the  same  rate  of  duty  as 
cast  polished  plate  glass  unsilvered. 

"  The  reduction  in  the  duty,"  said  a  To- 
ronto dealer,  "  is  not  so  great  as  it  appears 
to  be  at  the  first  blush.  For  instance,  no 
reduction  will  be  made  in  the  cost  of  the 
box,  and  the  freight  will  be  the  same,  which 
means  that  neither  the  dealer  nor  consumer 
will  get  the  full  benefit  of  the  percentage  of 
reduction  in  the  tariff 

"  Stocks  of  glass  in  the  States  are  low  just 
now.  Dealers  have  been  expecting  a  drop 
in  the  duty,and  of  course  they  have  not  been 
importing  any  more  than  they  could  possibly 
help.  Now  they  mustbuy,and  the  European 
maker.-,  who  will  be  kept  busy  filling  their 
orders  for  some  time  to  come,  are  taking 
advantage  of  the  s;tuation  to  raise  pr  ces. 

"  In  Canada  stocks  are  heavy,  but  they 
cannot  be  replaced  at  old  prices,  and  I  ex- 
pect to  see  an  advance  here  before  long.  I 
believe  now  is  a  good  time  to  buy,  for  even 
supposing  prices  do  not  advance,  there  is 
no  prospect  of  their  being  lower  than  they 
are  at  present." 

The  position  does  certainly  look  stronger  ; 
but  it  must  be  remembered  that  there  is  a 
good  deal  of  reckless  cutting  going  on  in 
the  jobbing  trade,  and  whether  the  mem- 
bers thereof  will  discontinue  this  and  take 
advantage  of  the  strength  in  the  primary 
markets  remains  to  be  seen. 
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TRADE  DEVELOPMENT  THE  ISSUE. 

THOSE  who  claim  to  know  allege  that 
the  real  issue  in  the  conflict  between 
China  and  Japan  is  whether  progress 
shall  be  the  rule  in  Corea. 

China  is  credited  with  a  desire  to  pre- 
serve Corea  in  its  pristine  condition  as  a 
hermit  kingdom,  while  the  Japanese  are 
said  to  be  in  favor  of  opening  up  that  coun- 
try to  trade  and  civilization. 

The  "pristine  condition"  referred  to  is 
deplorable.  The  old  feudal  system  obtains 
there,  while  abject  poverty  is  the  condition 
of  the  great  mass  of  the  Coreans.  The 
country  is  rich  in  minerals,  but  they  are 
undeveloped  except  a  little  gold,  and  all  the 
precious  metals  the  King  claims  as  his  own. 
In  one  part  of  the  country  there  is  a  rich 
seam  of  anthracite  coal,  for  the  product  of 
which  a  high  price  could  be  obtained  at 
Hong  Kong  or  Shanghai,  but  it  is  quarried 
for  the  use  of  the  palace,  and  its  export  is 
prohibited. 

Corea  has  long  been  known  as  a  nation 
low  in  the  scale  of  civilization,  and  the  revel- 
ations of  the  past  few  months  have  em- 
phasized this  knowledge.  If,  therefore,  the 
real  issue  of  th°  present  war  is  as  stated,  let 
us  hope  for  success  to  Japanese  arms. 
Otherwise  the  people  of  this  country  are 
unconcerned  how  the  conflict  ends. 

The  trade  and  navigation  returns  do  not 
show  that  Canada  either  buys  from  or  sells 
to  Corea  one  dollar's  worth  of  goods,  but  if 
Japan,  by  trouncing  John  Chinaman,  is 
going  to  increase  our  opportunities — or  the 
opportunities  of  any  other  civilized  nation  for 
that  matter — for  doing  business  with  that 
country,  well  and  good.  We  have,  no 
doubt,  a  few  things  which  we  could  sell  the 
Coreans,  and  they  have  in  all  likelihood  a 
few  things  which  they  would  not  object  to 
sell  us. 


who  would  not  resort  to  adulteration.  I 
have  every  confidence  in  them  anyhow. 
But  whether  they  will  be  able  to  make  the 
scheme  a  success  is  another  question." 


RE  TANK   TURPENTINE. 

"  I  agree  with  some  of  the  contentions  of 
the  jobber  whom  Hardware  interviewed 
last  week  re  tank  turpentine,  but  not  with 
all,"  said  a  wholesaler.  "  For  instance  it 
is  not  going  to  cost  ic.  per  gallon  to  return 
empty  barrels  ;  a  barrel  can  be  returned  for  25 
or  30c.  at  the  outside.  Then  again,  talk  about 
the  druggists  not  caring  to  purchase  turpen- 
tine that  has  been  brought  in  in  tanks,  because 
of  a  fear  that  it  will  be  adultered,  why  I  think 
that  is  nonsense.  That  which  arrives  in 
tanks  will  be  as  pure  as  that  which  comes  in 
barrels.     The  people  handling   it  are  men 


THE  PROFIT  ON  GLASS. 

"  There  is  not  much  money  in  glass  these 
days,  I  can  tell  you,  with  first  break  going 
at  $1  10  to  $1.11;,"  remarked  a  large  dealer 
to  Hardware  the  other  day.  "  Look  here, 
there  is  duty  20  per  cent.,  freight  2s.  6d.  per 
ton,  the  case  and  the  packing,  the  agents' 
commission,  and  the  cost  of  rutting  to  size. 
Practically  the  only  ones  who  make  money 
on  glass  are  the  commission  men,  the  car- 
riers and  the  Government.  The  manufac- 
turers and  the  men  who  sell  the  glass  get 
blessed  little  out  of  it.  People  as  a  rule 
don't  think  of  this." 


AMERICAN  IRON  IN  CANADA. 

The  American  Manufacturer,  commenting 
on  Hardware's  Montreal  correspondence 
re  low  price  at  which  American  pig  iron  was 
being  sold  there,  says  : 

"  Canadian  iron  men  doubtless  take  the 
correct  view  when  they  express  the  opinion, 
as  stated  by  our  Canadian  contemporary, 
Hardware,  that  it  is  the  unusual  condition 
of  affairs  prevailing  across  the  line  which 
permits  of  this  American  pig  being  offered 
so  low  in  Montreal.  The  Canadians  very 
reasonab'y  contend  that  American  compe- 
tition in  that  market,  considering  the  dis- 
tance and  the  tariff,  can  only  be  temporary. 
Just  now  American  sellers  are  getting  very 
little  more  than  the  cost  of  production,  and 
in  numerous  cases  it  was  difficult  to  get  that. 
Hence  the  appearance  of  American  iron  in 
Montreal  is  not  to  be  regarded  as  an  indi- 
cation of  prosperity  and  the  permanent  ex 
tension  of  our  markets.  If  our  home  mar- 
ket improves,  the  abnormally  low  prices 
which  rendered  possible  the  commercial 
movement  referred  to  will  disappear,  as  we 
cannot  expect  to  permanently  hold  a  market 
so  easily  reached  by  Scotch  pig  iron  pro- 
ducers." 

Iron  Trade  Review,  Cleveland,  referring 
to  the  same  correspondence,  says  : 

"  Surprise  is  expressed  by  pig  iron  dealeis 
in  Montreal  that  foundry  iron  from  the 
'  States '  could  be  laid  down  there  at  $17.25, 
after  paying  the  duty  of  $4  a  ton.  It  is  an  un- 
precedented procedure  that  Scotch  iron  is 
shut  out  from  that  city  by  iron  from  the 
United  States,  but  it  is  simply  an  index  of 
the  low  level  to  which  prices  in  this  country 
have  fallen.  It  has  been  impossible  thus 
far  for  our  rail  mills  to  meet  the  competition 
of  English  rails  brought  to  Canadian  points 
at  low  ocean  freights  ;  and  in  spite  of  the 
cheapness  of  American  structural  s'eel  the 
past  six  months,  Belgian  material  has  kept 
our  plates  and  shapes  out  of  the  important 
selling  centres  of  Canada." 


A  DAY  WITH  STOVE  MEN. 

THE  second  annual  picnic  of  the  em- 
ploy es  of  the  Gurney  Foundry  Com- 
pany was  held  in  Oakville  Park, 
August  18th.  The  day  was  made  to  order, 
it  being  just  dou^y  enough  10  keep  Old  Sol 
from  making  things  uncom'ortable  for  the 
games  and  dancing.  A  large  crowd  went 
out  on  the  7.30  boa%  accompanied  by  the 
orchestra.  As  soon  as  the  boat  was  well 
under  way  the  music  and  dancing  were 
started,  and  kept  up  until  the  arrival  at  Oak- 
ville, where  it  was  stirted  again  in  the  park, 
and  kept  up  almost  unceasingly  till  night. 
Under  the  skilful  management  of  Messrs. 
Hickey,  Alcock  and  Taylor  the  games 
passed  off  quick;y,  and  everyone  enjoyed 
himse'f.  Refreshments  were  supplied  by 
the  company  to  all  ho'ding  the  firm's  ex- 
cursion tickets.  About  2  o'clock  the  games 
were  started. 

The  competitions,  except  the  ball  match, 
were  confined  to  the  employees  of  the  com- 
pany and  their  families.  In  the  100  yards' 
race  there  we-e  six  entries,  the  winners 
being:  Firs',  Sydney  Fraser;  second,  H 
Jolly  ;  third,  N.  Fi  z^erald. 

Next  came  the  shoe  tace,  which  was  most 
amusing,  as  everyone  was  supposed  to  get 
his  own  shoes,  and  when  the  man  with  No. 
5  feet  fame  in  with  No.  10  boots  on,  and 
another  man  came  in  with  his  under  his 
arm  it  rather  altered  the  decsion  of  the 
race.  The  result  was  :  First,  J.  Mitchell ; 
second,  M.  .Woods  ;  third,  B.  Ferguson. 

In  the  run,  hop,  step  and  jump  there  were 
only  three  entries.  T.  Hickey  came  first,  J. 
Slattery  second,  and  William  Moore  third. 

.In  putting  the  i6-!b.  shot  there  were  four 
entries,  D.  Hickey  getting  first  and  James 
Arnott  second. 

The  200  yards  race  had  to  be  run  twice  on 
account  rf  some  of  the  men  being  too 
anxious  to  start  before  the  word  "  go  "  was 
given.  In  the  first  heat  one  man  got  his 
wind  knocked  out  in  a  colli  ion  at  the  turn. 
In  the  second,  D.  Grant  came  first,  and  C. 
Curtain  second. 

There  were  only  two  entries  in  the  boys' 
race,  it  being  confined  to  employees'  sons 
under  12  years.  C.  Mugford  got  first,  and 
J.  Hickey  second  prize. 

Considerable  time  was  spent  in  getting 
entries  for  the  married  ladies'  race,  but 
eventually  eight  started.  The  result  was  : 
Mrs.  Mains  first,  Mrs.  E.  McGirr  second, 
and  Mrs.  Geo.  McCausland  third. 

The  young  ladies'  race  was  the  best  pat- 
ronized of  all,  there  being  no  less  than  ten 
entries,  and  the  way  some  of  those  ladies 
could  run,  one  would  think  there  was  a 
mouse  behind  them  or  an  ice  cream  stand 
ahead  of  them.  Miss  Maggie  Scott  came 
first,  Miss  B.  Brend  second,  and  Miss  A. 
Armstrong  third 

The  baseball  match  was  played  at  the  Fair 
grounds  between  the  Oakville  Stars  and  the 
Oxford  Oaks,  and  resulted  in  favor  of  the 
former  by  1 1  to  5. 

Rambler. 
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REDUCTION  OF  ALUMINUM. 

MR.  A.  H.  Bucherer  contributes  an 
interesting  article  to  the  Engineer- 
ing and  Mining  Journal  on  the  re- 
duction of  aluminum  as  a  scientific  process. 
By  extending  the  second  law  of  thermo- 
dynamics to  chemical  reactions,  it  is  now 
possible,  he  states,  to  predict  what  will 
happen  under  definite  conditions  of  temper- 
ature, pressure  and  mass,  and  to  treat  any 
chemical  or  electrolytic  problem  with  the 
same  precision  and  definiteness  as  an 
algebraic  equation.  This  fact  permits  him 
to  state  that  the  production  of  aluminum 
has  been  solved  as  a  scientific  question,  and 
if  it  be  found  expedient  to  depart  at  all  from 
the  present  method  it  will  only  be  to  adopt 
one  of  the  principles  already  known.  The 
energy  theoietically  required  to  reduce 
alumina  to  the  metal  is  3,300  calories,  or 
about  i;-horse  power  hours  per  pound. 
This  reduction  can  be  effected'  directly  by 
means  of  the  carbon  in  the  electric  furnace, 
but  the  results  are  not  good.  It  is  therefore 
better,  by  means  of  a  doub'e  reaction,  to 
transform  alumina  into  an  anhydrous  halo- 
gen salt,  or  into  the  sulphide  of  the  metal. 
The  halogen  salts  can  be  reduced  by  the 
metals  of  the  alkalis,  but  at  the  present 
price  of  sodium  this  method  cannot  compete 
with  the  electrolytic  processes.  The  sul- 
phide can  be  reduced  by  tin  or  iron,  but  the 
product  is  impure  and  worthless.  Coming 
to  the  electrolytic  methods,  it  is  quite  possi- 
ble to  reduce  aluminum  from  aqueous  solu- 
tions, but  the  method  is  very  uneconomical, 
energy  being  wasted  owing  to  the  high 
voltage  required  and  to  the  small  output, 
resulting  from  recombination  of  the  metal  in 
the  bath.  The  polarization  is,  moreover, 
excessive.  In  electrolyzing  molten  salts,  it 
is  necessary  to  make  the  electrolyzing  vessel 
the  cathode,  and  as  the  carbon  cylinders 
forming  the  anode  have  a  small  surface,  the 
current  density  at  the  cathode  is  necessarily 
comparatively  small,  and  many  failures  have 
thus  arisen.  When  cryolite  is  used  in  the 
bath,  the  best  results  are  obtained  when 
the  current  density  at  the  cathode  is  large 
and  there  is  an  excess  of  aluminum  fluoride. 
One  difficulty  met  with  in  the  earlier  attempts 
to  electrolyze  molten  salts  was  their  corro- 
sive action  on  the  containing  vessels.  Thus 
at  a  dark  red  heat  molten  common  salt  will 
pass  through  the  walls  of  a  cast-iron  vessel 
one  inch  thick.  This  difficulty  has  been 
overcome  by  applying  electric  heat  inter- 
nally and  keeping  the  electrolyte  in  fusion 
by  making  use  of  its  own  resistance  to  the 
passage  of  the  current.  In  practice  it  does 
not  pay  to  electrolyze  molten  halogen  salts, 
as  the  reduction  of  the  oxide  dissolved  in  a 
suitable  medium  is  cheaper.  Borax,  cryo- 
lite and  hthia,  when  molten,  will  all  dissolve 
alumina.  Borax  and  lithia  are,  however, 
both  unsuitable,  as  with  the  first  the  borax 
is  reduced  at  the  same  time  as  the  alum- 
inum,   with   which   it  forms  an  alloy  ;  and 


with  the  second  no  success  has  as  yet  been 
attained.  Cryolite,  therefore,  is  at  present 
used  exclusively,  the  energy  expended  with 
the  plant  now  in  use  being  ibout  five  times 
the  theoretical  amount.  Aluminum  sulphide 
can  also  be  reduced  by  electrolysis  when 
molten,  but  as  vet  has  not  shown  any  com- 
mercial advantages  over  the  other  methods 
in  use. 

U.  S.  TARIFF  AND  METAL  TRADES. 

EDITORIALLY  Iron  Age  discusses  the 
effect  of  the  new  tariff  on  the  metal 
trades  as  follows  : 

Judging  from  expres-ions  general  among 
busin'-ss  men,  the  first  sensation  following 
the  announcement  that  the  new  tariff  bill 
has  been  passed  has  been  one  of  relief.  The 
delay  and  uncertainty  were  interfering  so 
seriously  with  commerce  and  industry  that 
a  settlement  was  impatiently  looked  forward 
to.  Unsatisfactory  as  the  bill  is  in  many 
respects,  it  is  regarded  as  a  matter  for  con- 
gratulation that  the  conservative  element 
in  the  Senate  defeated  the  Wilson  bill  with 
its  dangerous  principle  of  ad  valorem  rates. 
The  danger  of  the  new  tariff  lies  in  this, 
that  it  will  allow  of  a  surrender  of  a  part  of 
our  markets  in  those  times  when  we  lead 
an  advance  in  prices.  Past  industrial  his- 
tory has  taught  us  that  that  is  usually  the 
case. 

So  far  as  the  heavy  iron  and  steel  pro- 
ducts are  concerned,  the  new  rates  of  duties 
will  not  affect  our  present  markets.  Pig 
iron  at  $4  per  ton,  scrap  at  $4  per  ton, 
manganiferous  pig  at  the  same  rate,  billets 
at  $6.72,  wire  rods  at  $8.96,  or  rails  at  $7.84. 
cannot  be  placed  in  our  maikets  in  compe- 
tition with  domestic  products,  except  pos- 
sibly at  some  poin's  on  the  Pacific  Coast. 

In  finished  iron  and  steel,  bars,  structural 
shai.es  and  plates  our  prices  are  so  close  to 
those  prevailing  in  Europe  that  a  liberal 
margin  for  an  advance  exists.  The  same  is 
true  of  the  crude  forms  of  wire,  and  of  nails 
and  of  hoops.  In  skelp  and  ordinary 
welded  tubes  our  markets  are  our  own  for 
the  present.  This  holds  good  also  for  track 
material,  and  for  iron  and  steel  far  railroad 
rolling  stock.  The  cast  iron  pipe  trade  has 
nothing  to  fear  in  the  near  future. 

The  reduction  in  the  duty  on  iron  ore  from 
75  to  40c.  perton  will  not  materially  improve 
the  ability  of  the  large  Eastern  steel  works 
to  compete  with  the  inland  mills  using  cheap 
and  rich  Lake  Superior  ores.  Even  if  th» 
special  bill  on  iron  ore  passed  by  the 
House  could  be  pushed  through  the  Senate 
— what  no  one  seriously  expects— even  then 
the  furnaces  of  Eastern  Pennsylvania,  run- 
ning on  foundry  iron,  could  not  get  suffi- 
ciently cheap  foreign  ore  to  crowd  back  the 
Southern  producers. 

In  our  judgment  the  iron  trade  at  large 
will  not  suffer  from  the  passage  of  the  Senate 
bill,  so  far  as  the  near  future  is  concerned. 
On  the  contrary  a  temporary  advantage  may 


be  secured  through  the  resumption  of  busi- 
ness kept  in  abeyance  through  the  long  de- 
lay and  suspense  in  Congress. 

Two  important  industries  are,  however, 
struck  a  heavy  blow — the  manufacture  of 
cotton  ties  and  the  manufacture  of  tin  plate. 

The  cutting  down  of  the  duty  on  tin  plate 
from  2.2c.  per  pound  to  1.2c.  per  pound  will 
be  a  powerful  help  to  the  Welsh  works  in 
th'ir  losing  fight  with  American  producers. 
There  is  some  satisfaction  in  knowing  that 
the  American  tin  plate  industry  is  now  so 
firmly  established  that  it  w  11  be  able  to  hold 
its  own.  The  placing  of  tin  on  the  free  list 
compensates  the  manufacturers  to  only  an 
insignificant  extent  for  the  drop  of  $1  per 
box,  since  it  will  not  amount  to  more  than 
20c.  at  the  very  best.  Even  with  an  ade- 
quate reduction  in  wages  the  expansion  of 
the  tin  plate  industry  will  be  very  slow  as 
compared  with  the  rate  which  it  was  show- 
ing, and  would  have  shown,  had  the  duty 
remained  as  it  was  for  some  time  longer. 

In  the  metal  trade  the  return  of  tin  to  the 
free  list  will  be  received  with  general  satis- 
faction, since  the  promises  held  out  by  the 
Black  Hill-  prospectors  have  not  been  kept. 
Copper  has  out'ived  the  necessity  for  pro- 
tection and  its  appearance  on  the  free  list 
will  not  troub'e  anybody.  To  the  copper 
smelters  on  the  Atlantic  coast  the  placing 
of  ore  on  the  free  list  will  be  of  dire  t  advan- 
tage, because  it  relieves  them  of  all  the 
annoyances  which  accompanied  smelting  of 
foreign  ore  and  re-exporting  the  meta'  con- 
tents thereof. 

The  lowering  of  the  duty  on  pig  lead 
and  on  the  lead  in  ores  will  have  an  im- 
portant influence  on  that  industry.  The 
price  in  Europe  is  equal  to  about  2c.  per 
pound,  so  that  the  metal  could  be  laid  down 
for  a  li"  tie  over  3c.  per  pound,  aganst  recent 
quotations  here  at  3.5c.  per  pound.  As  a 
matter  of  fact  between  4,000  and  5,000  tons 
in  the  aggregate  of  foreign  lead  are  either 
on  the  way  to  this  country  or  have  already 
arrived.  This  may  seem  strange  in  view 
of  the  fact  that  a  very  large  quantity  of 
Mexican  base  bullion  is  refined  in  bond 
in  this  country  and  is  exported  subsequently 
to  Europe.  In  1893  the  quantity  refined  in 
bond  was  12,874  tons.  We  are  informed 
that  it  is  a  matter  of  freights,  and  that  the 
Mexican  lead  will  continue  to  go  out  largely 
on  account  of  the  peculiar  conditions  under 
which  refining  in  bond  is  carried  on.  It  is 
not  believed  that  the  imports  of  Mexican 
ores  will  be  much  stimulated,  but  it  is  quite 
clear  that  the  Rocky  Mountain  mining  in- 
dustry will  sustain  a  heavy  blow,  staggering, 
as  it  is,  under  the  adverse  effect  of  low 
prices  for  silver. 

The  reduction  in  the  duty  on  spelter  from 
i^c.  to  ic.  per  pound  will  not,  at  the  present 
relative  prices  of  the  metal  in  Europe  and 
in  this  country,  allow  of  importations.  In 
fact,  we  are  close  to  the  exporting  point  now. 

On   the    whole,    therefore,    the   new   bill 
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affects  most  keenly  the  metal  trade  proper, 
forcing  an  adjustment  of  values  which  can- 
not help  being  of  far  reaching  consequences. 
Time  only  can  tell  how  the  injured  indus- 
tries will  emerge  from  the  ordeal. 


HARDWARE  STORE  OF  HIS  YOUTH. 


Y 


6  6  "\.  J^ES,  you  now  see  a  little  hard- 
ware store  at  every  cross  road, 
and  if  the  owner  don't  have 
what  you  want,. he  drops  a  postal  card  to 
the  nearest  city,  and  it  comes  down  by  ex- 
press next  day. 

"  When  I  was  a  boy  back  in  Ohio,"  con- 
tinued the  old  man,  as  he  backed  the  Hard- 
ware reporter  into  a  corner,  "things  were 
different.  The  hardware  store  of  my  day 
and  generation  lay  scattered  about  the 
country  in  several  dismembered  fragments. 
Suppose  you  wanted  a  horseshoe.  You 
went  a  mile  down  the  south  road  to  per- 
suade Uncle  Tim  Gillette  to  get  down  the 
bar  of  iron  and  make  you  one  ;  and  if  he 
felt  well,  and  wasn't  busy  husking  corn,  had 
the  iron,  and  his  fire  going,  and  was  sure 
that  you  were  good  pay,  he  would  roll  up  his 
sleeves  and  go  at  it— perhaps.  And  per- 
haps he  wouldn't. 

"  Milo  Killrocks  was  the  one  tinner  in  all 
the  region  about,  and  to  his  calm,  reflective, 
judicial  mind,  the  need  for  hurry  and  bustle 
during  the  brief  journey  through  this  vale  of 
tears,  wis  an  evidence  of  some  criminal 
weikness  upon  part  of  the  multitude.  There 
was  a  liab  lity,  therefore,  to  be  some  delay 
in  the  filling  of  orders  for  tinware  and  such 
left  with  him  at  the  grocery — for  it  was 
there  that  Milo  sat,  as  he  discussed  and  dis- 
posed of  the  affairs  of  the  nation.  Now  and 
then  a  stray  tin  peddler  came  along,  and 
left  pans,  tea  kettles  and  flat  irons  in  pay- 
ment for  rags  and  dried  apples  ;  but  when 
he  failed  to  appear,  the  farmers'  wives  were 
left  t^  the  tender  mercies  of  Milo — and 
'  left '  they  generally  were.  An  order  for  a 
milk  pan  in  the  spring  might  be  filled  in 
time  for  the  winter's  lard  ;  a  coffee  pot  to  be 
mended,  might  be  soldeted  up  before  rust 
ate  the  spout  off— that  is,  if  Milo  found  time 
to  send  to  Warren  for  solder. 

"  We  had  to  go  to  Jim  Crane's,  the  gene- 
ral store,  for  nails  and  things  of  that  kind. 
You  could  always  mike  sure  of  getting  them 
there,  unless  he  vva;  out  ;  and  if  he  didn't 
have  the  sizes  you  wanted,  he  would  let  you 
have  those  he  had,  with  the  cheerful  assump- 
tion upon  his  part  that  a  ten  penny  nail, 
philosophically  considered,  was  as  good  as 
a  lath  nail.  If  you  needed  a  hammer,  he 
would  pull  down  a  dusty  box,  and  if  neither 
of  the  two  it  contained  happened  to  suit 
your  fancy,  he  would  give  a  scornful  whistle 
in  high  C,  and  '  calculate  '  that  you  '  must 
be  bu  lding  a  tower  of  Babel '  to  be  so 
'  derned  particular  '  about  hammers.  If  you 
needed  a  saw,  he  would  '  send  to  Cleveland ' 
for  one  '  when  Frank  went   up  next  month  ' 


to  buy  dry  goods.  He  had  a  few  agricul- 
tural implements  up  in  the  loft  ;  a  half- 
dozen  pitchforks  made  by  Noah,  Shem  & 
Co.,  a  spade  such  as  Adam  used, a  few  hoes 
and  rakes — said  he  would  '  lay  in  some 
more'  when  this  '  tarnation  heap'  was  dis- 
posed of.  A  due  sense  of  justice,  however, 
compels  me  to  say  that  Jim's  chief  hold  was 
in  cal  co  and  codfish,  and  that  his  hardware 
stock  was  but  a  side  issue — he  never  gave 
his  soul  to  it,  as  it  were,  as  he  did  to  cheese 
and  bed-ticking,  and  New  Orleans  molasses 
and  tobacco. 

"  In  those  days,  if  we  needed  a  sap-bucket 
we  hollowed  it  out  of  a  log.  We  made  our 
spouts  for  the  trees  of  alder  sticks.  We 
never  saw  a  lawn  mower,  garden  hose,  ice 
cream  freezer,  refrigerator,  mowing  machine, 
breech  loading  gun  or  bicycle.  Our  eave 
troughs  were  made  of  wood  ;  we  had  no 
wire  nails  ;  a  1  our  roofs  were  shingled  with 
wood  ;  parei  our  apples  by  hand  ;  kept  a 
coffee  mill  in  every  kitchen  and  ground  our 
coffee  before  each  meal  ;  made  our  fences  of 
wooden  rails,  and  never  dreamed  of  a  wire 
fence.  The  situation  is  a  little  different 
now.  We  have  two  bright  lit'  le  hardware 
stores  in  our  town  of  eleven  hundred  people. 
You  find  everything  you  want  there,  from  a 
bird  cage  to  a  horse  rake — the  trouble  is, 
that  they  have  so  many  attractive  things 
that  you  don't  dare  take  your  wife  in  for  tear 
of  bankruptcy." 


LESSONS  FOR  YOUNG   PLUMBERS. 

IN  plumbing  there  are  some  lessons  which 
the  beginner  needs  to  learn  in  order  to 
make  a  success  of  his  business,  and  his 
work,  remarks  Sanitary  Plumber,  and  in 
some  of  these  lines  he  can  learn  a  lesson 
from  steamfitters.  The  steamfitter  going 
into  a  house  is  generally  prepared  to  take 
down  woodwork  in  a  neat  and  c  ireful  man- 
ner, to  bore  holes,  to  go  through  walls,  and 
to  carry  his  pipes  in  any  direction  and 
through  any  obstruction  without  assistance 
and  without  waiting  for  somebody  else  to  do 
his  wood  work.  Usually  he  can  repair  his 
own  work  of  de  truction,  and  leave  the 
"  trim  "  in  about  the  same  condition  as  he 
found  it.  This  is  a  great  advantage,  and 
the  plumber  who,  in  going  into  a  house,  is 
able  to  neatly  and  quickly  expose  pipes, 
take  down  woodwork  and  put  it  back  again, 
has  an  advan  age  over  hrs  more  conserva- 
tive and  less  skilful  brother,  which  is  of 
considerable  monetary  value  to  him  in  these 
hard  times. 

The  lesson  which  the  plumber  ought  to 
learn  from  the  carpenter  is  how  to  put  up 
cleats  and  supports  for  his  pipe.  It  is  all 
very  well  to  tell  the  carpenter  that  he  wants 
the  hor  zontal  line  of  lead  pipe  supported. 
Perhaps  the  carpenter  remembers  it  and 
perhaps  he  don't.  Usually  it  is  found  that 
the  beginner  leaves  his  pipes  in  a  very  un- 
satisfactory condition  because  he  depends 


on  another  to  finish  his  work.  His  horizontal 
lead  work  is  usually  supported  here  and 
there  by  tacks,  or  by  running  across  beams. 
Boys  in  the  shop  who  have  never  done  any- 
thing except  new  work  are  the  last  to  take 
proper  precautions  in  such  matters,  and 
they  will  neglect  their  horizontal  lines  in  a 
way  which  brings  them  a  bad  reputation 
long  after  they  have  forgotten  all  about  the 
work.  Time  tests  them  and  gives  a  bad 
character  for  a  small  fau't. 

Even  when  plumbing  work  has  been  per- 
formed in  a  conscientious  and  skilful  man- 
ner there  are  causes  for  deterioration 
constantly  at  work.  Buildings  may  settle, 
washers  may  shrink,  and  even  solid  lead 
calked  joints  may  open  under  the  influence 
of  unequal  expansion  and  contraction. 
From  these  conditions  Paul  Gerhard  in 
a  recent  pamphlet  reaches  the  conclusion 
that  plumbing  work  should  be  periodically 
tested.  In  this  he  is  undoubtedly  right,  and 
plumbers  both  in  the  country  and  city  who 
have  intelligent  clients  will  find  it  desirable 
to  urge  upon  them  the  necessity  for  a  thor- 
ough inspection  of  plumbing  at  reasonably 
frequent  intervals. 


WHAT  T.  DAVIDSON  &  CO. 
DOING. 


ARE 


THE  so-called  hard  times  does  not  ap- 
pear to  have  a  place  with  Thomas 
Davidson  &  Co.,  of  Montreal.  To 
their  already  large  building  they  are  just  now 
adding  a  new  wing  ioox  25.  This  will  make 
their    factory    the   full    size    of   the  block. 

Davidson  &  Co.  are  making  a  specialty  of 
a  new  stove  board  this  season.  It  is  called 
the  "  Seamless,"  and  appropriately  so,  for 
it  is  in  one  piece  instead  of  four  pieces,  as 
per  old  style  boards.  And  not  only  is  it 
seamless,  but  it  has  no  corner  clips.  The 
design  is  entirely  new,  and  the  colors  har- 
monize beautifully  and  stand  out  unusually 
clear  and  distinct.  The  board  is  b  th 
lithographed  and  embossed. 

In  order  to  keep  apace  with  the  growing 
demands  of  its  trade  the  firm  have  put  in  a 
new  extra  large  lithograph  press.  It  is 
the  largest  lithograph  press  in  Canada 
for  lithographing  tin,  and  will  be  used  es- 
pecially on  stove  boards,  tin  boxes  and 
signs. 

The  feature  of  the  new  damper,  the 
"  Crescent,"  which  the  firm  has  recently  put 
on  the  market,  is  a  spring  in  the  handle  which 
simplifies  the  putting  of  it  in  position,  while 
the  fact  that  it  is  made  with  two  pieces  of 
sheet  steel  prevents  it  warping. 

J.  Taylor  Scott,  the  firm's  representative 
in  the  West,  informs  Hardware  that  the 
"Seamless"  stove  board  and  the  "  Cres- 
cent "  damper,  together  with  the  new  steel 
creamery  tap,  will  be  exhibited  at  the  com- 
ing Industrial  Fair,  Toronto,  space  having 
been  secured  in  the  north-east  corner  of  the 
main  building,  ground  floor. 


HARDWARE 


KEEPING  A    RECORD   OF   PRICES. 

THE  following  system  of  keeping  a 
record  of  prices  is  best  adapted  to  a 
small  retail  business  carrying  a  united 
stock  of  hardware,  stoves,  tinware  and 
house  furnishing  goods.  We  have  adopted 
it  after  trying  first  a  system  of  files  and  later 
one  of  the  best  price  books  we  could  buy. 
The  system  of  indexed  files  we  found  im- 
practicable, because  it  took  too  much  time 
to  hunt  quotations  when  we  wete  making 
up  an  order  for  a  jobber.  Our  difficulty 
with  the  price  bcok  in  question  was  three- 
fold : 

The  great  labor  necessary  to  itemize  and 
describe  goods  not  already  described,  and 
especially  new  goods  as  they  came  out. 

The  absence  of  all  cuts  and  the  impossi- 
bility of  putting  in  many  new  articles,  as 
new  pattern  bronze  good?,  cuts  of  which  are 
almost  essentia'. 

Where  lists  were  absent  and  the  articles 
not  enumerated  it  took  as  much  work  as  to 
get  up  a  wholesale  catalogue,  and  where 
they  were  in  we  found  them  in  many  cases 
too  much  condensed  or  incomplete. 

ANOTHER    TROUBLE 

was  the  difficulty  of  entering  and  indexing 
in  a  small  book  the  great  variety  of  articles 
carried  in  a  mixed  stock  of  hardware,  stoves 
and  house  furnishing  golds.  In  fact  the 
work  was  to  great  that  during  busy  limes  it 
would  be  neglected,  and  we  soon  found  our 
book  out  of  date  and  useless.  The  increas- 
ing method  of  quoting  net  prices  where  lists 
weie  in  the  book,  and  the  impossibility  of 
keeping  a  record  of  full  lines  of  goods 
carried  by  specialty  manufacturers  whose 
quotations  we  receive  and  of  whom  we  wish 
to  oider  by  mail  was  another  tiouble. 
Taking  it  all  into  consideration  our  price 
book  was  more  trouble  than  it  was  worth. 
The  foundation  of  our  present  price  system 
consists  of  three  things  : 

The  most  complete  jobbers'  catalogue  we 
could  procure,  preferably  that  of  the  jobber 
of  whom  we  buy  most  (it  complete). 

A  large  indexed  paper  file. 

A  shelf  for  the  catalogu:  under  the 
counter  where  the  goods  are  bought  and  a 
drawer  next  to  it  for  the  file. 

We  cut  the  flip  off  the  file,  spread  it  to 
its  full  width  and  glued  it  to  the  bottom  of 
the  drawer.  We  took  the  ca'alogue  to  the 
bookbinder,  had  it  taken  apart  and  rebound 
with  the  addition  of  one-third  as  many  stubs 
as  there  were  leaves  in  the  catalogue,  also  a 
full  blank  leaf  for  every  index  leaf  and  50 
blank  leaves  in  the  back  end  of  catalogue; 
the  last  ten  pages  of  which  we  indexed  and 
headed  with  names  of  firms  with  their  lines 
for  mail  orders. 

THE  STUBS   USED 
extend  out  about  %   inch,  and  as  the  cata- 
logue we  used  had  2,000  pages  this  enabled 
us  to  put  in  pasters  equivalent  to  700  leaves 
before  the  catalogue  would   be  level  when 


closed.  We  had  it  covered  with  heavy 
canvas  and  thus  had  the  foundation  for  our 
price  book  at  a  cost  all  told  of  $5.  We  then 
sent  25  cents  to  the  Iron  Age  for  their 
standard  hardware  lists  and  replaced  all 
inconect  lists  in  the  catalogue  with  these 
correct  ones.  Any  traveling  salesman  will 
gladly  take  a  few  hours  quoting  prices  to 
enter  in  our  book.  In  entering  prices  we 
abbreviate  as  much  as  possible  to  make  it 
clear,  always  noting  date  the  quotation  is 
received  and  leaving  room  for  quotations 
from  other  houses.  When  we  receive  a 
circular  from  B.  Mfg.  Company,  manufac- 
turers of  chains,  etc.,  in  response  to  our 
inquiry  for  prices  on  chains,  singletrees,  lap 
links,  rings  and  many  other  articles  we 
carry,  we  copy  off  the  prices  under  the 
different  headings  in  the  catalogue,  using 
our  own  characters  and  always  inserting 
date  of  quotation.  Instead  of  destroying 
the  quotation  we  file  this  in  the  index  file, 
because  there  is  a  sufficient  line  for  a  mail 
order.  Where  the  line  only  comprises  a 
few  articles,  not  enough  for  a  mail  order,  we 
destroy  the  circular. 

IN  INSERTING  THE  QUOTATIONS 
in  the  catalogue,  if  the  list  does  not  tally  we 
insert  the  new  list  and  discount,  or  net 
price,  as  the  case  may  be,  and  give  the 
addiess  of  the  manufacturer,  freight  allow- 
ance and  date  in  as  abbreviated  form  as 
possible,  and  yet  have  it  plain,  all  before 
filing  the  quotation  in  the  index  file.  We 
then  turn  to  the  50  back  indexed  pages  of 
the  price  catalogue,  headed  names  of  firms, 
with  their  lines  for  mail  orders,  and  write 
the  names  and  addresses  in  full;  also  a 
brief  summary  of  the  lines  they  manufacture, 
thus :  B.  Mfg.  Company,  Erie,  Pa ,  chains, 
wagon  irons,  single  and  double  trees,  lap 
rings  and  links,  rivets,  bolts,  etc. 

When  a  quotation  was  received  in  answer 
to  a  request  we  turn  to  the  article  in  the 
catalogue  and  note  the  best  price  we  have 
received,  and  if  the  jobber  makes  a  better 
price  we  then  note  it  in  pencil,  giving  initial 
of  house  and  date,  letting  both  quotations 
stand.  We  make  it  a  point  to  have  quota- 
tions from  two  different  houses  standing  at 
one  time  ;  not  necessarily,  but  do  not  erase 
one  to  substitute  another  unless  short  of 
room.  At  a  glance  we  can  see  when  and  by 
whom  our  best  price  was  given.  Ic  ofien 
happens  that  the  same  salesman  will  quote 
different  prices  on  different  trips,  when  an 
interesting  time  often  follows.  Here  is  the 
value  of  price  book  when  used  systematically, 
as  we  buy  goods  of  traveling  salesmen. 

THE   EFFECT   ON    SALESMEN. 

When  we  bring  forth  our  catalogue  that 
salesman  knows  he  is  confronted  not  only 
by  prices  he  has  mada  us  from  time  to 
time,  but  also  by  the  best  price  that  we  have 
received  from  all  sources.  He  faces  his 
competitors  as  a  whole,  and  unless  he  gives 
us  his  very  best  prices  he  will  soon  establish 
a  reputation  for  high  prices  and  forfeit  our 


confidence.  This  plan  is  also  very  valuable 
for  a  record  of  prices  on  goods  not  kept  in 
stock  but  ordered  specially  by  mail.  We  are 
not  limited  as  to  the  number  of  outside  lines 
we  can  thus  illustrate  and  keep  track  of, 
and  many  an  extra  dollar  will  come  during 
the  course  of  a  year  by  a  judicious  use  of 
the  catalogue  with  reference  of  these  outside 
lines. 

TO   SUM   UP 

the  advantages  of  our  plan,  it  will  be  seen  at 
a  glance  to  be  the  immense  saving  in  the 
time  and  labor  required  to  price  up  our 
catalogue  and  keep  it  up  to  date.  Instead 
of  having  to  describe  and  number  in  our 
catalogue  all  the  articles  we  carry  in  stock 
(which  would  be  almost  equivalent  to  com 
piling  a  jobber's  catalogue)  the  work  is 
already  done  for  us  ;  and  not  only  that,  but 
it  contains  an  illustration  of  nearly  every 
article  we  buy.  Another  great  gain  is  the 
fact  that  we  are  not  cramped  for  room,  as 
we  can  include  our  whole  line.  We  carry 
stoves  and  paste  cuts  of  the  stoves  we  carry, 
pricing  them  up  the  same  as  any  other  line. 
Another  thing  we  have  found  valuable  in 
connection  with  our  loomy  catalogue  was 
the  possibility  of  keeping  a  strict  record  of 
our  yearly  sa'es  on  all  seasonable  good-, 
and  even  many  staples.  This  record  we 
make  up  from  our  bills  during  dull  days, 
and  it  furnishes  us  a  safe  basis  for  placing 
orders  for  our  next  season's  supply.  We 
never  exceed  three-quarters  of  our  previous 
year's  sales  in  making  stock  orders,  as  this 
gives  us  a  safe  margin  tor  the  fluctuations  of 
trade.  The  result  is  we  never  have  neces- 
sary capital  tied  up  in  these  lines  between 
seasons.  We  illustrate  our  method  as  fol- 
lows, with  reference  to  barb  wire,  which  is 
entered  in  the  catalogue  close  to  the  illustra- 
tion of  the  wire  : 

Bought  in  1893 : 

Hog.        Cattle. 

Four-point  painted 3,000  1,000 

Four-point  galvanized ... .   25,000  1,500 

Two-point  painted 6,uoo  3,000 

Two-point  galvanized....     1,500  500 

All  told 41,500 

We  cannot  urge  this  feature  too  strongly 
to  the  hardware  fraternity. 

As  to  the  goods  themselves,  when  they 
arrive  we  maik  cost  and  selling  price  on  the 
boxes  or  on  the  goods,  adding  a  profit  which 
we  maintain  to  all  buyers.  I  think  we  are 
conservative  in  estimating  that  our  catalogue 
saves  us  from  5  to  10  per  cent,  on  all  the 
goods  we  buy,  and  could  we  not  duplicate  it 
we  would  not  part  with  it  for  $200  in  its 
present  shape.— By  K.  P.  Cole, in  Iron  Age.  t 


The  valley  of  the  Pembina  River  which  is 
about  a  mile  wide,  is  in  many  places  this 
season,  a  vast  hay  meadow,  for  owing  to  the 
dry  summer  many  portions  of  the  valley 
usually  too  wet  can  now  be  gone  over  with 
the  mower,  and  strong  forces  of  men  are  at 
work  cu  ting  and  stacking  all  along  the  river. 
The  Pilot  Mound  Sentinel  says  that  the 
quantity  of  hay  secured  will  be  prodigious. 


HARDWARE. 


Dead  shot  Powder 


PRICE    REDUCED. 


H.  S.  HDWLAND,  SONS  &  CO., 

SOLE  AGENTS  FOR  CANADA 

WHOLESALE     HARDWARE     MERCHANTS 
orders  solicited  37  Front  Street  West,   TORONTO 


German  Makers 


Are  advancing  their, 
prices  of 


WINDOW  GLASS 


Our  fall  stock  arrives  in  about  a  week. 
Are  you  requiring  any  ?     .... 


Sanderson  Pearcy  &  Co. 


I  30  to   1 40  Bay  Street 

Toronto 


DANGERS  OF  AN  "UPLIFT." 

Dear  Hardware,— Is  it  not  ambition  to 
rise  which  leads  men  onward  and  upward 
in  professions  and  in  business  ?  Is  this  not 
the  oil  which  keeps  the  axle  of  the  whole 
machinery  of  life  running  continual!y  ?  And 
are  there  not  dangers  of  an  "  uplift  "  in  all 
these  pursuits?  If  a  laborer  were  called  to 
ascend  the  lofty  spire  of  a  church  to  assist 
in  some  repairs  near  its  apex,  he  would 
realize  that  his  new  and  loftier  position 
greatly  increased  his  personal  perils.  A 
slip  or  a  stumble  on  his  part,  that  would  be 
a  little  matter  while  he  was  on  the  ground 
level,  might  prove  fatal  to  him  when  his 
standing  place  was  two  hundred  feet  above 
the  roadway.  A  tourist  who  would  give 
slight  heed  to  dangers  in  a  pleasant  valley 
among  the  mountains  would  have  a  sense 
of  growing  danger  with  every  hour  of  climb- 
ing toward  a  mountain  summit  ;  and  his  out- 
look from  a  lofty  crag  a  thousand  feet  above 
the  valley  would  require  a  steadier  head  and 
a  firmer  foothold  than  were  called  for  on  the 
lower  plane.  So  in  every  sphere  of  human 
experience  dangers  increase  with  the  "  up- 
lift."    A  man  cannot  be  in  such  danger  of 


falling  when  his  feet  are  on  the  ground  as 
when  his  head  is  high  above  his  fellows  ; 
and  his  perils  grow  with  his  upward  pro- 
gress. With  every  promotion  in  business 
or  in  station  there  are  new  responsibilities 
and  new  opportunities  of  harming  one's  self 
or  one's  fellows  by  mistakes  or  failures  in 
duty.  Many  a  man  at  the  head  of  a  large 
mercantile  or  manufacturing  establishment, 
or  an  extensive  financial  or  railroad  cor- 
poration, or  in  high  political  station,  realizes 
the  increased  perils  of  his  position  to  such 
an  extent  that  he  longs  at  times  to  be  back 
in  an  humbler  place  where  his  blunders  and 
la  ks  concerned  only  himself,  or  those  in  a 
limited  sphere,  instead  of  involving  the  in- 
terests and  welfare  of  large  numbers.  Pro- 
motion has  its  attractions  and  its  advan- 
tages, but  it  cannot  be  said  to  lift  one  above 
perils,  or  to  diminish  dangers  to  him  who 
rises.  Knowledge,  wealth,  station,  influ- 
ence, and  power  of  all  kinds,  with  all  the 
gain  that  they  proffer  to  anyone,  have 
special  and  corresponding  dangers  unknown 
to  those  who  have  not  risen  so  high  in  the 
world.  And  no  one  of  us  can  ever  rise  to 
such  a  mental  or  mo  al  elevation  that  he  is 
above  weakness  or  temptation.     And  he  in 


business  who  counts  himse'f  already  above 
danger  of  failure  is  perhaps  in  the  direst 
of  peril.  The  present  condition  of  trade 
throughout  the  Dominion  calls  for  judicious, 
not  reckless,  moves  to  be  made  by  its  busi- 
ness men,  and  the  order  of  the  march  should 
be  carefulness,  and  better  times  are  sure  to 
follow,  and  the  "uplift  "in  trade  w, 11  then 
stand  upon  a  surer  footing. 

A  Traveler. 
Toronto,  Aug.  20,  1894. 

Works:  St.  Helens.  England 

Pilkincton  Bros. 

LIMITED 

MANUFACTURERS   OF 

Polished  Plate 

AND 

Window  Glass 

Bevelled  Plate 

and  Mirrors 

Rolled  Plate,  Ornamental  Cathedral,  etc. 

riai-Kito  •     Bu8by  I*ne,  Montreal. 
UcUUlo  1    Mercer  Street,  Toronto. 


HARDWARE 


SALESMAN  VS.  ENGINEER. 

NATURALLY  the  accomplished  sales- 
man and  the  successful  engineer 
differ  greatly  in  general  character 
and  in  those  peculiar  faculties  that  go  to 
make  of  each  the  successful  man  that  he  is 
in  his  chosen  vocation,  says  Iron  Age. 
Their  characteristics  are  in  fact  almost 
antagonistic.  The  absolute  candor  and 
conciseness  of  the  engineer  would  become 
but  a  snare  and  a  pitfall  to  the  salesman, 
while  in  turn  the  superficial  knowledge  of 
some  salesmen  and  their  lack  of  intimate 
acquaintance  with  principles,  details,  etc., 
would  threaten  the  downfall  of  an  engineer. 

And  yet  with  all  this  diversity  necessity 
is  gradually  drawing  together  these  extremes 
and  evolving  the  salesman-engineer,  a  man 
who  does  not  seek  orders  for  standard  goods 
at  so  much  per  dozen  or  per  pound,  but  one 
who  requires  a  clear  and  detailed  knowledge 
of  the  machine  he  sells  or  the  system  he 
seeks  to  introduce. 

A  steam  engine  salesman  who  has  no 
ability  in  matters  of  steam  engineering 
cannot  in  these  days  stand  out  against  the 
man  who  from  foreknowledge  can  adapt  his 
engine  to  given  conditions  with  definite 
guarantee,  if  need  be,  and  then  fulfil  that 
guarantee.  It  is  one  thing  to  merely  sell  an 
article,  but  something  very  different  to  make 
a  successful  s£le  in  the  broadest  sense.  We 
mean  a  sale  that  will  not  entail  a  bill  of 
expense  for  changes  because  of  inadequacy 
or  necessitate  the  substitution  of  a  larger 
machine  to  fill  the  original  order  because  of 
the  salesman's  lack  of  comprehension  of  the 
requirements.  We  mean  a  sale  which  will 
rather  prove  a  perfect  success,  will  produce 
a  sense  of  satisfaction  in  the  owner  and 
serve  as  a  lasting  and  valuable  advertise- 
ment. 

When  the  selling  and  engineering  depart- 
ments can  so  combine  that  the  salesman 
makes  no  contract  until  it  has  been  approved 
by  the  engineering  department,  such  trouble 
may  be  avoided.  But  in  certain  lines  of 
business  this  is  practically  impossible,  and 
the  salesman  must  do  his  own  engineering 
or  the  favorable  opportunity  that  has  pre- 
sented itself  for  making  a  sale  may  be  lost 
forever  if  he  awaits  approval  of  his  action 
and  recommendations  from  a  distant  en- 
gineering headquarters. 

The  salesman  with  strong  engineering 
proclivities  finds  himself  out  of  place,  how- 
ever, when  he  attempts  to  deal  with  a  com- 
mittee or  commission  to  whom  reason  does 
not  appeal,  and  who  can  only  be  influenced 
by  the  almighty  dollar.  Then  it  is  that  his 
usual  convincing  arguments  fail,  and  he  is 
completely  hoodwinked  by  the  representa- 
tive of  a  rival  house  who  understands  this 
particular  kind  of  business  and  handles  it 
with  the  skill  of  an  artist,  albeit  in  some- 
thing approaching  crime.  The  engineer, 
because  he  has  succeeded  along  the  same 
lines    when    dealing   with    individual    pur- 


chasers, does  not  awake  to  the  change  in 
the  conditions  until  at  the  opening  of  the 
bids  it  dawns  upon  him  that  his  honest 
methods  have  accomplished  nothing  save 
with  those  of  the  board  who  would  not  be 
bought,  and,  as  is  usuall)  the  case,  these 
were  in  the  minority. 

This  certainty  is  no  argument  in  favor  of 
the  conception  of  the  engineer,  but  it  is  an 
evident  cause  of  his  failure  under  such  con- 
ditions. Nevertheless  the  coming  man  in 
certain  lines  of  engineering  business  will  of 
necessity  be  capable  not  only  of  winning  his 
prospective  custom  by  affable  manners  and 
persuasive  promises,  but  will  possess  the 
faculty  of  securing  h:s  confidence  and  logic- 
ally convincing  him  by  a  thorough  knowl- 
edge of  his  machine  or  system  and  an  ac- 
quaintance with  its  details  and  the  princi- 
ples that  govern  in  its  action,  and  withal  by 
showing  that  he  is  master  of  his  subject. 


REGARDING  GRAPHITES. 

THE  metals  of  the  third  group,  and 
especially  iron,  writes  H.  N.  Warren 
in  Colliery  Guardian,  undoubtedly 
furnish  graphite  most  readily  when  main- 
tained at  an  elevated  temperature  in  contact 
with  carbon  ;  the  scales  thus  separated  from 
the  cast  metal  are  possessed  of  larger 
magnitude  than  those  obtainable  from  either 
nickel  or  cobalt,  both  these  metals  pro- 
ducing graphite  of  a  much  finer  quality,  and, 
in  many  instances,  unless  viewed  by  the  aid 
of  a  microscope,  being  undistinguishable 
from  lampblack,  while  in  all  other  respects 
they  closely  resemble  each  other.  But  on 
further  following  the  group  to  manganese,  a 
considerable  variance  is  observed  ;  for  on 
dissolving  a  portion  of  ferromanganese  con- 
taining a  high  percentage  of  the  latter,  a 
graphite  is  obtained  consisting  of  much 
thinner  scales  than  by  similarly  treating  cast 
iron,  and  possessed  of  a  distinct  brownish 
tint,  being  at  the  same  time  less  readily 
oxidized.  Further,  if  commercial  oxide  of 
manganese  is  reduced  by  means  of  carbon 
at  a  high  temperature,  and  the  metallic  man- 
ganese thus  obtained  be  dissolved  by  the 
aid  of  dilute  acids,  a  graphite  is  produced 
presenting  a  perfectly  brown  color,  the 
dimensions  of  the  scales  being  very  con- 
siderable. I  have  also  frequently  observed, 
after  carefully  selecting  the  same,  that 
several  of  the  scales  appear  decidedly  trans- 
lucent and  still  less  combustible  than  that 
obtained  from  ferromanganese. 

Chromeisen  thus  treated  usually  gives 
much  brighter  scales,  and  at  the  same  time 
much  harder,  than  those  obtainable  in  the 
case  of  iron,  whereas  those  obtained  from 
cast  chromium  in  appearance  approach 
more  closely  to  silicon,  being  entirely  desti- 
tute of  any  brownish  tinge  and  possessing  a 
semi-metallic  lustre,  and  less  energetic  to 
combine  with  oxygen  unless  when  heated  in 
a  current  of  the  pure  gas. 
The  above-mentioned  graphites  thus  pro- 


duced may  be  undoubtedly  influenced  by 
the  difference  in  fusion  of  the  various 
metals  employed  in  their  production  ;  thus, 
for  instance,  chromium  being  the  most 
difficult  of  fusion  tends  to  produce  a  graph- 
ite possessing  a  more  stable  form  than  that 
produced  by  either  iron,  nickel  or  cobalt. 
Strange  to  say,  however,  each  modification 
may  be  inverted  in  the  same  manner  as 
silicon  ;  thus,  if  a  small  quantity  of  pure 
iron  be  maintained  in  the  liquid  form,  and  a 
quantity  of  the  brown  modification  obtained 
from  manganese  be  introduced  into  the 
liquid  metal,  and  the  graphite  afterwards 
separated  in  the  usual  manner,  it  will  be 
found  on  examination  to  correspond  in 
every  respect  with  the  graphite  usually 
obtained  from  iron. 


WERE  NOT  AFRAID  OF  THE  TARIFF. 

We  have  watched  the  signs  of  activity  in 
the  tin  plate  manufacture  when  the  pro- 
tective duty  was  about  to  be  cut  in  half,  with 
much  interest,  because  it  is  evidence  that 
this  business  is  not  nearly  so  dependent 
upon  the  smiles  of  Congress  as  some  people 
imagine.  With  the  absolute  certainty  that 
the  duty  on  tin  plate  would  be  reduced  men 
have  been  putting  capital  into  new  plants  or 
enlargements  of  existing  plants  for  the 
manufacture  of  tin  plate.  Within  a  few 
days  David  B.  Oliver,  General  Manager 
of  the  Oliver  Iron  and  Steel  Company,  was 
quoted  in  Pittsburg  dispatches  as  saying 
that  the  company's  mill  on  south  fifteenth 
street,  Pittsburg  would  soon  be  turned  into 
one  of  the  largest  tin  plate  mills  in  the  world; 
and  the  American  Manufacturer  of  the 
same  city  said  :  "  There  is  just  now  con- 
siderable activity  in  making  preparations 
for  the  manufacture  of  tin  plate.  A  number 
of  new  projects  that  have  been  on  paper 
merely  have  been  commenced  in  earnest. 
Old  mills  are  making  additions,  and  the  tin 
plate  trade  thus  increases  the  activity  in 
numerous  lines  of  the  iron  and  steel  trade." 
Nothing  is  more  unsatisfactory  in  a  business 
than  dependence  upon  the  favor  of  a 
legislative  body,  and  if  the  tin  plate  business 
is  capable  of  continuing  and  expanding  with 
the  certainty  that  the  duty  will  be  cut  in 
half  it  is  certainly  an  occasion  for  congratula- 
tion.— N.  Y.  Journal  of  Commerce. 
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TRADE  CHAT. 

A  R.CAMPBELL,  Carman,  Man,  is 
building  an  addition  to  bis  hotel, 
•  whereby  he  has  largely  increased 
his  facilities  for  accommodating  the  public. 
The  hotel  has  now  two  sample  rooms.  A 
bus  runs  to  and  from  the  hotel  for  ihe  ac- 
commodation of  the  guests. 

The  general  store  of  Hercules  Burwell, 
Lawrence  Station,  was  broken  into  the  other 
night  and  thirteen  silver  and  nickel  watches 
and  a  lot  of  other  goods  were  taken. 

On  Saturday  night  a  man  found  a  $5  bill 
on  a  store  counter  which  he  gave  to  the  pro- 
prietor to  return  to  the  owner.  Up  to  the 
middle  of  yesterday  afternoon  no  less  than 
three  persons  called  for  that  bill,  all  expres- 
sing their  readiness  to  swear  on  a  stack  of 
Bibles  that  they  had  lost  it. — News,  Van- 
couver. 

The  Montreal  Gas  Company  decided  re- 
cently to  reduce  its  price  of  gas  all  over  the 
city.  The  new  price  is  to  be  95  cents  per 
1,000  feet,  for  both  lighting  and  heating 
purposes.  The  consumers  are  to  be  allowed 
one  meter  free.  The  prices  charged  by  the 
company  at  present  are  $1.30  for  lighting 
and  $1  for  heating,  so  that  the  reduction  is 
a  good  one  for  the  citizens. 

D.  Simpson,  Ridgetown,  Ont,  has  pur- 
chased from  C.  E  Scane  the  property  ad- 
joining his  factory,  on  Erie  street,  and  will 


enlarge  his  premises  accordingly.  He  will 
hive,  when  all  alterations  are  made,  one  of 
the  most  extensive  carriage  shops  in  the 
county,  says  the  St.  Thomas  Journal. 

The  plumbing  establishment  of  John  Date 
&  Co.,  654  Craig  street,  Montieal,  was  badly 
damaged  by  fire  the  other  night.  Loss  will 
be  about  $15,000. 

The  iron  bridge  on  the  H.  G.  and  B.  elec- 
tric railway  at  the  Red  Hills  has  been  com- 
pleted and  tested.  The  line  is  now  com- 
pleted from  Hamilton  to  Stony  Creek. 

The  Reid  Company,  of  Toronto,  has  been 
incorporated  to  deal  in  lumber,  coal  and 
wood,  with  the  following  shareholders  of  the 
$50,000  stock  :  J.  F.  Reid,  Minnie  Reid,  R. 
M.  Cherry,  J.  A.  Lougheed,  E.  Coatsworth. 

The  Anderson  Tire  Co.  has  been  incor- 
porated with  a  capital  stock  of  $410,000 
and  the  following  shareholders  :  f.  Pugs- 
ley,  R.  Q.  Anderson,  A  W.  Dingman,  C.  A. 
Crawford,  W.  A.  Pugsley.  Bicycle  tires 
will  be  the  company's  special  line. 

A  retail  hardwareman  in  Newburyport, 
Mass  ,  has  unearthed  the  latest  mean  man. 
He  purchased  a  six-cent  mouse  trap  ;  took 
it  home  and  caught  the  one  mouse  in  his 
house,  and  then  wanted  the  merchant  to 
take  the  trap  back  and  return  his  money. 

Talking  about  bad  business  and  thus  help- 
ing to  make  it  so,  is  a  good  deal  after  the 
Chinese  idea.     When   John  wants   revenge 


against  an  enemy,  he  goes  and  hangs  him- 
self before  the  latter's  house,  and  dies  happy 
in  the  thought  that  he  has  brought  him  bad 
luck. — Hardware  Reporter. 

Councillor  W.  A.  Williamson,  of  Bramp- 
ton, Monday,  at  Osgoode  hall,  applied  for  an 
injunction  to  prevent  the  selling  of  Haggart 
Bros',  foundry  at  Peel's  county  town.  Some 
years  ago  the  firm  mortgaged  the  property 
to  the  town,  and  now  two  of  Brampton's 
councillors  and  its  solicitor  want  to  buy  it 
for  $6,000  The  case  was  enlarged  for  a 
week. 

David  Smeaton,  a  popular  employee  of 
the  Hobbs  Hardware  Co.,  London,  was 
married  the  other  ni^ht  to  Miss  Fanny  Kes- 
sick  at  the  residence  of  William  A.  East- 
wood, 373  Queen's  avenue,  Rev.  J.  W.  Annis 
officiating.  Norman  Dinnen,  city  traveler 
of  the  Hobbs  Co.,  supported  the  groom,  and 
Miss  Prudence  Kessick,  sister  of  the  bride, 
acted  as  bridesmaid. 

What  becomes  of  all  the  bicycles  that  are 
manufactured?  At  the  present  rate  of  out- 
put there  is  a  wheel  for  every  one  in  five  of 
the  pedaling  age,  and  the  demand  from  the 
salesrooms  is  comparatively  greater  than 
the  increase  in  population.  A  nation  on 
wheels  would  not  be  a  bad  idea  in  this  age 
of  rapid  development.— Ex. 

The  Retail  Lumbermen's  Association  de- 
cided a  few  days  ago  to  reduce  the  price  of 
coarse  dimension  lumber  about  $3  a  thou- 


OXFORD  warm  air  FURNACES 

TRIED  and  TESTED.       NEVER    HAS   ONE    FAILED. 

ARE  THE  MOST  MODERN  FURNACES  IN  THE  MARKET.  for  wood. 


FOR  COAL 


Coal  Furnaces . . 

Have  Heavy  Sectional  Fire  Pot, 
Extra  Heavy  Base  and  Ash  Pit. 
Rotating  Bar  Dumping  and 
Anti-Clinker  Grate.  Remov- 
able Grate  Frame.  Large  Com- 
bustion Chamber.  Heavy  Steel 
Plate  Radiator  with  Cast-Iron 
Top  and  Bottom. 


Furnaces , , 


Have  Ash  Pit  Section  of  Extra 
Heavy  Corrugated  Iron.  Heavy 
Grate  especially  adapted  for 
Wood  Burning.  Double  Steel 
Radiator  (of  original  construc- 
tion) and  Steel  Fire  Box  Dome 
which  heat  quicker  than  Cast 
Iron. 


GAS  AND  DUST  TIGHT. 


COAL  FURNACES  MADE  IN  6  SIZES. 


Cyclone  Steel  Radiator. 
WOOD  FURNACES  IN  3  SIZES. 


WARRANTED  THE   BEST   IN   CANADA. 

SEND    FOR    CATALOGUE    AND    TESTIMONIAL    BOOK. 


MANUFACTURED    BY 


THE  GURNEY  FOUNDRY  CO,,  lid.,  T 
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THE  GURNEY-MASSEY  CO,,  ltd.,  M 
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sand.  This  reduction  is  due  to  the  recent 
change  in  the  tariff.  The  price  of  the  better 
class  or  dressed  lumber  has  not  been  affect- 
ed.— Free  Press,  Winnipeg. 

The  extent  to  which  gas  engines  have 
taken  the  place  of  the  smaller  class  of  steam 
engines  abroad  is  shown  by  the  annual  ex- 
hibition of  the  Royal  Agricultural  Society  in 
England.  For  many  years  this  exhibition 
has  been  the  occasion  for  competitive  tests 
of  machinery,  and  especial  y  of  portable  and 
other  steam  engines  for  agricultural  pur- 
poses. This  year,  however,  the  tests  were 
of  gas  engines  and  not  of  steam  engines,  a 
large  number  being  sent  in  for  trial. — The 
Hub. 

There  is  considerable  opposition  in  South 
Essex  to  piping  the  gasoutsideof  the  county, 
and  petitions  are  in  circulation  protesting 
against  if.  It  is  claimed  that  if  it  is  taken 
across  the  river  the  gas  wells  will  soon  be 
depleted.  It  is  understood  that  the  Walkers 
will  bind  themselves  under  a  penalty  of 
$ioo,ooonotto  pipe  thegasout  of  the  counties 
of  Essex  and  Kent  if  other  companies  are 
denied  the  privilege.— Essex  Free  Press. 

The  diamond  drill  recently  purchased  by 
the  Mining  Bureau  of  the  province  arrived 
in  Toronto  this  week.  It  has  not  yet  been 
decided  where  it  will  first  be  sent,  but  a  large 
number  of  applications  are  already  in  hand. 
The  fifteen  horse-power  boiler  is  being 
supplied  by  the  Waterous  Co.,  of  Brant- 
ford,  whose  tender  was  the  most  favorable 
received,  and  the  duplex  Worthington  pump 
which  will  be  used  in  connection  with  thedrill 
is  being  made  by  the  Northey  Manufacturing 
Co.,  of  this  city. 

The  Relief  Committee  of  the  Fraser  river 
valley  floods  has  passed  this  resolution  : 
Resolved,  that  whereas  the  immediate  de- 
mands upon  the  committee  for  relief  to  the 
sufferers  by  the  Fraser  valley  floods  will 
not  amount  to  less  than  $10,000,  and  where- 
as much  more  will  likely  be  required  befoie 
the  expiration  of  the  coming  winter,  when 
it  is  anticipated  that  the  needs  of  the  suf- 
ferers will  be  more  severely  felt  than  up  to 
the  present  time,  owing  to  the  failure  of 
the  harvest,  upon  which  they  must  alto- 
gether depend  for  their  livelihood,  and 
against  which  loss  they  have  not  been  long 
enough  established  to  have  made  any  pro- 
vision, and  whereas  it  is  impossible  to  es- 
timate the  amount  which  will  be  required, 
but  which  may  be  approximated  at  a  mini- 
mum of  $25,000  or  $30,000,  a  special  appeal 
should  be  made  to  all  representative  bodies 
and  the  public  of  the  Dominion  generally. 

The  gradual  spread  of  knowledge  in 
regard  to  how  sheet  metal  can  be  legiti- 
mately used  is  proving  of  great  advantage 
to  the  sheet  metal  trades,  because  it  in- 
creases the  use  of  the  material  and  causes  it 
to  be  employed  for  many  purposes  for 
which  other  materials  have  heretofore  been 
regularly  used.  A  bicycle  is  one  of  the  best 
studies  that  I  know   of  for  a    sheet  metal 


man,  says  Philemon  in  Hardware  Reporter. 
If  he  considers  that  the  metal  used  in  this 
machine  is  in  many  cases  so  thin  as  to 
permit  its  springing  under  the  pressure  of 
the  fingers,  and  yet  by  its  shape  is  strong 
enough  to  carry  a  heavy  man  over  all  sorts 
of  roads  at  a  high  rate  of  speed,  and  all  this 
while  having  a  total  weight  of  only  twenty 
or  twenty-five  pounds,  he  will  get  some  idea 
of  the  possibilities  of  the  material  in  which 
he  works.  There  is,  of  course,  a  great 
difference  between  the  thin  steel  made  into 
bicycle  tubing  and  common  galvanized  iron 
or  tin  plate,  but  the  advantage  which  the 
bicycle  tube  has  over  a  solid  rod  of  like 
material  is  no  greater  than  that  which  a 
galvanized  iron  or  tin  tube  may  have  over  a 
rod  of  its  own  quality  of  metal. 


more  or  less  desirous  in  itself,  without  hav- 
ing a  fairly  heavy  machine,  as  twelve  or 
fifteen  different  devices,  each  weighing 
"  only  seven  ounces  or  so,"  foot  up  to  quite 
an  amount  of  extra  weight  in  the  aggregate. 


WHAT  A  BICYCLIST  CAN  HAVE. 

THE  modern  bicyclist  has  the  choice  of 
a  wide  range  of  etceteras  of  all  kinds 
when  he  goes  out  for  a  little  spin.  He 
can,  says  American  Artizin,  have  a  double 
gear  which,  by  pressing  a  button,  makes  his 
wheel  high  or  low  gear  to  suit  and  saves  leg 
wear  in  climbing  hills.  He  can  have  a  brake 
on  either  front  or  rear  wheel,  has  an  army  of 
alarm  bells,  whistles,  etc.,  to  choose  from, 
and  can  have  ruby  lanterns  of  a  dozen 
makes.  If  he  wishes  to  gauge  his  speed  he 
can  use  a  cyclometer,  and  if  he  is  motbidly 
afraid  of  punctures  he  can  have  a  tire  pro 
tector.  If  he  desires  to  whirl  his  cherub 
offspring  along  with  him  there  is  the  baby 
carrier.  It  he  dislikes  to  clean  his  chain  he 
need  only  get  a  gear  protecting  device.  If 
the  heating  rays  of  the  sun  are  too  scorch- 
ing for  your  scorcher  he  can  have  his  pick 
of  a  number  of  parasols.  He  can  carry  his 
watch  in  his  pocket  or  in  a  little  wire  con- 
traption attached  to  the  handle-bar.  Bundle 
carriers,  etc.,  add  to  the  list  of  possible  cycle 
impedimenta.  Themostrecent  thing  to  catch 
our  eye  was  an  account  of  the  recently  pat- 
ented bicycle  mirror  which  is  designed  to 
enable  bicycle  riders  to  observe  vehicles, etc., 
approaching  from  the  rear  without  being 
obliged  to  turn  and  look  back.  The  attach 
ment  consists  of  a  yoke-shape  or  arch  bar 
fastened  on  to  the  handle-bar  of  the  bicycle 
by  meansof  two  clamps,  supporting  a  mirror, 
which  is  hinged  to  a  V-shaped  keeper,  so 
that  it  can  be  moved  up  and  down  the  stand- 
ard bar  by  pressing  the  two  ends  of  the 
keeper  together,  and  releasing  at  the  desired 
height.  The  mirror  itself  may  be  placed  at 
the  inclination  desired  for  distant  or  near- 
by observation  by  simply  pressing  it  in  the 
desired  position,  wrure  it  will  be  held  by 
pawls  catching  into  the  toothed  keeper.  The 
adjusting  of  the  mirror  to  the  proper  place 
can  be  done  with  one  hand  only  while  riding. 
All  the  parts  of  this  bicycle  attachment  are 
very  simple  and  not  likely  to  get  out  of  order. 
There  is  one  thing  we  are  pretty  certain  of, 
however,  and  that  isyourblithsome  bicyclist 
can't   have    all    these  improvements,   each 


THE  BICYCLE  AS  A  GUIDE. 

Here  are  some  good  suggestions  expressed 
in  bicycle  metaphor  by  a  contemporary  : 

Politeness  is  like  a  pneumatic  tire  ;  there 
is  not  much  in  it,  but  it  eases  many  a  jolt  in 
the  journey  of  life. 

A  pleasant  disposition,  like  oil  in  a  bicycle 
bearing,  reduces  friction  and  prevents  a 
world  of  wear  and  tear. 

Ambition  is  like  a  bicycle  saddle  ;  though 
much  sat  upon  it  generally  manages  to  be 
on  top. 

The  world,  like  a  bicycle,  would  soon  stop 
where  it  not  for  the  cranks. 

Like  a  link  in  a  bicycle  chain,  we  may  not 
amount  to  much  individually,  but  collectively 
we  make  the  wheels  go  round. 

Like  balls  in  a  bearing,  the  lives  of  many 
of  us  must  be  one  continual  grind  that  others 
may  enjoy  themselves. 

Grit  makes  a  man,  but  mars  a  bearing. 

Neither  men  nor  bicycles  steer  well  with 
tight  heads. 

Like  a  friend  in  need,  the  handle-bar  is 
only  appreciated  when  the  road  is  rough. 
Life  is  like  a  bicycle  run  ;  some  worry,  fret, 
and  scorch  along,  and  soon  reach  the  end, 
while  others  take  it  easy  and  enjoy  them- 
selves as  they  go. 


ARE  THE  STOVE  MEN  COMBINING? 

A  secret  conference  of  representatives  of 
the  cast  iron  s'ove  manufacturing  interests 
of  New  York,  Memphis,  Chicago  and  St. 
Louis  is  being  held  at  St.  Louis,  Mo.  None 
of  the  gentlemen  at  the  conference  will  di- 
vulge the  object  of  the  meeting  other  than 
to  say  that  it  is  of  a  purely  private  character, 
and  that  the  subjects  discussed  are  of  no 
interest  whatever  to  the  public  at  large. 
They  all  deny  that  any  attempt  is  being 
made  to  form  a  trust  or  combination  of  the 
trade  represented.  Notwi.hstanding  their 
vigorous  denials,  it  is  believed  here  that  a 
gigantic  trust  of  the  stove  manufacturing 
interests  is  being  organized. 


THE  ONTARIO  TACK  OO. 

Manufacturers  of 

Wire  Nails 

TACKS,  SHOE  NAILS,  ETC. 


Hamilton. 


Ontario. 
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CRESCENT  DAMPERS 

Patented  in  U.S.  and  Canada,  1893. 

Has  all  the  advantages  of  a  high  priced  Stove  Pipe  Damper,  at  low 
cost.  LIGHT  FOR  FREIGHT.  Being  made  of  sheet  steel  will 
not  break,  and  being  double  will  not  warp.  Spring  keeps  damper  at 
any  angle  set  in  pipe. 

Manufactured  by 

Thos.  Davidson  &  Co. 

MONTREAL. 


WORKING  HEAT  OF  MILD  STEEL. 

A  PAPER  on  this  subject  was  read  be- 
fore the  North-East  Coast  Institute 
of  Engineers  and  Shipbuilders,  Eng- 
land, by  Joseph  Nodder,  who  stated  that  the 
more  general  use  of  Sienens-Martin  steel 
for  boiler  purposes  is  perhaps  limited  by 
fifteen  years.  In  its  early  days  it  was  looked 
upon  with  considerable  misgivings,  which 
even  to-day  exist  in  the  minds  of  not  a  few 
boiler  makers  and  engineers,  and  the  refer- 
ences to  the  "  iron  plates  of  years  ago,"  and 
the  fitful  questioning  about  "  high  tensiles" 
and  "  low  tensiles  " — the  questioner  meaning 
by  the  first  30  tons  tensile  and  by  the  latter 
26  tons  tensile— all  go  to  show  that  the 
knowledge  of  the  failures  of  Siemens  steel 
are  matters  of  wider  acquaintance  than  the 
causes  of  such  failures,  the  steel  and  the 
steel  maker  frequently  receiving  the  blame 
that  should  be  given  to  other  people. 

The  most  reliable  and  satisfactory  results 
from  Siemens-Martin  mild  steel  are  obtained 
from  material  of  26  to  30  tons  tensile,  and 
not  less  than  20  per  cent,  elongation  in  8 
inches,  the  distinction  between  high  and  low 
tensiles  within  this  limit  being  a  fallacy. 
Steel  of  26  tons  tensile  or  30  tons  tensile 
can  be  produced  from  the  same  ingot  almost 
at  the  will  of  the  plate  roller,  certainly  with- 
out any  variation  of  the  chemical  constitu- 
ents of  the  material,  and  the  same  failures 
can  be  produced  by  mechanical  treatment 
in  steel  plates  anywhere  from  24  tons  tensile 
strain  to  the  square  inch  to  30  tons  per  sq. 
inch. 

Basic  and  Bessemer  steels  are  subject  to 
the  same  weaknesses,  though  Bessemer  steel 
develops  faults  in  working  out  of  a  fire  that 
make  it  unsuitable  for  general  boiler  work, 
and  its  use  is  very  limited.  Basic  steel,  if 
made  on  the  open-hearth  system,  gives  very 
similar  results  to  the  Siemens-Martin  steel, 
but  practical  experience  has  not  yet  devel- 
oped sufficient  confidence  in  its  use  as  a  sub- 
stitute for  Siemens  steel  in  external  and  in- 
ternal flanged  boiler  work. 

An  increased  elongation,  say  to  25  per 
cent,  in  8  inches  of  steel  30  tons  tensile, 
would  show  greater  ductility  than  24  tons 
tensile   with  only   20   per   cent  elongation. 


This  is  a  point  that  is  generally  overlooked, 
a  demand  being  made  for  a  lower  tensile 
rather  than  an  increased  elongation.  Simil- 
arly, much  is  made  of  a  "  flanging  test," 
but  the  only  reliable  test  of  steel  is  that  ob- 
tained by  the  actual  measurement  of  the 
force  applied  and  represented  by  the  tons 
tensile  and  the  percentage  of  elongation. 

An  elaborate  series  of  over  500  experi- 
mental and  comparative  tests  of  Siemens  and 
Bessemer  steel  and  B.B.  and  Bowling  iron 
were  made  in  1 881  by  a  very  careful  Admir- 
alty surveyor,  the  late  J.  F.  Barnaby,  show- 
ing the  behavior  of  Siemens  steel  under 
varying  temperatures  and  continued  ex- 
posure to  flame,  and  that  a  temperature  of 
400  degrees,  or  what  is  known  as  "  black 
hot,"  gives  the  worst  results  in  tensile  strain 
and  elongation.  A  paper  read  by  C.  E 
Stromeyer,  of  Lloyd's  survey,  before  the  In- 
stitution of  Civil  Engineers,  in  1886,  dealt 
with  the  "  Effects  of  Blue  Heat  on  Steel  and 
Iron,"  meaning  by  "blue  heat"  470  to  600 
degrees  Fahr.,  at  which  height  he  concludes 
there  is  the  most  risk  in  working  iron  and 
steel. 

Experiments  conducted  at  John  Brown 
&  Co.'s  works  in  1892  and  1893  would  place 
the  dangerous  heat  nearer  400  degrees,  as 
in  the  experiments  referred  to  in  1881  ;  also 
that  Siemens  or  basic  steel  hammered  at 
that  temperature  retains  all  the  brittleness 
resulting  from  that  dangerous  heat,  even 
when  cold,  which  did  not  appear  in  the 
experiment  of  1881,  and  also  that  reheating 
without  "  work"  will  restore  all  the  ductility 
that  previously  existed. 

Referring  to  the  effect  of  "  work  "  applied 
at  400  degrees  of  heat  obtained  from  those 
innocent  little  things  called  "  heaters,"  the 
writer  showed,  from  tabulated  results  of  ex- 
periments, that  a  material  received  from  the 
rolling  mill  which  gave  27.3  tons  per  square 
inch,  with  29  per  cent,  elongation  in  8  inches, 
yet  by  heating  with  a  heater  for  five  minutes 
to  a  temperature  of  about  400  degrees  and 
then  hammered,  gave  an  increased  tensile 
strength  when  cold  of  32.9  tons  per 
square  inch,  and  a  decreased  elongation 
of  8  per  cent,  in  8  inches,  so  that  the 
ton's  tensile  were  increased  nearly  20  per 
cent,  and  the  elongation  decreased  72  per 


cent.,  or  to  a  condit  on  not  much  better  in  its 
ductility  than  cast  iron.  It  is  beyond  ques- 
tion that  this  serious  depression  of  the  ma- 
terial arises  from  the  heating,  for  in  the  case 
of  another  experiment,  after  the  material 
had  been  hammered  ccld  (say  75  blow  from 
a  9-lb.  hammer  on  an  anvil),  gives  but 
slightly  varied  results  from  its  original  con- 
ditions, viz.,  27.7  tons  tensile  as  against  27.3 
per  square  inch,  with  elongation  of  28  per 
cent,  as  against  29  per  cent. — practically  no 
change.  Further  requests  referred  to  by  the 
writer  went  to  show  the  healing  effects  of 
annealing  upon  the  material  after  it  had 
been  hardly  dealt  with  by  heaters  and  ham- 
mering, proving  conclusively  the  restorative 
power  of  annealing,  and  its  necessity  and 
importance  as  a  final  process  on  Siemens 
steel  that  has  been  heated  and  worked  in 
any  way,  whether  by  the  manufacturer  or 
the  boiler-maker,  if  the  failures  ore  to  be 
avoided. 

The  results  of  a  long  series  of  tests  would 
teach  that  the  heating  or  re-heating  of  Sie- 
mens steel  makes  little  or  no  difference  to  the 
structure  of  the  material  when  cold,  provid- 
ing no  work  has  been  put  upon  it  between 
400  and  600  degrees,  and  also  that  steel  may 
be  hammered  and  bent  cold  without  detri- 
ment. 


LIVE    HALIFAX    MERCHANTS. 

The  enterprising  wholesale  merchants  of 
Halifax  propose  to  use  their  country  cus- 
tomers well  during  Exhibition  week  in  that 
city  in  September.  The  Herald  says  : 
"  The  wholesale  merchants  of  Halifax  some 
time  ago  decided  to  suitably  entertain  their 
country  customers  during  Exhibition  week. 
A  committee  was  appointed  to  arrange  de- 
tails of  this  very  commendable  under. aking. 
The  project  will  doubt'ess  succeed,  as  it 
should  succeed.  The  committee  propose  to 
have  a  building  erected  on  the  Exhibition 
grounds,  about  50  by  25  feet,  in  two  com- 
partments. One  will  be  used  as  a  reading 
room,  etc.,  and  in  the  other  refreshments 
will  be  served.  Such  an  arrangement  would 
prove  a  great  convenience  to  country  mer- 
chants, and  it  ought  to  be  of  advantage  to 
the  Halifax  wholesale  men  as  well." 
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MONTREAL    MARKETS. 

Montreal,  August  24,  1894. 

HARDWARE. 

BUSINESS  has  shown  little  improve- 
ment this  week  over  last,  and  the 
volume  of  business,  as  indicated  by  a 
visit  to  the  different  warehouses  in  this  city, 
is  still  small.  Nothing  special  is  to  note. 
As  a  matter  of  fact  things  are  likely 
to  remain  in  statu  quo  until  the 
movement  of  business  commences  in 
genuine  earnest.  Values,  as  a  rule,  show 
no  change.  Rope  is  quiet,  and  the  same  re- 
marks apply  to  cut  and  wire  nails,  tacks, 
horseshoes,  etc  ,  etc.  Sporting  goods  have 
met  some  enquiry,  but  nothing  very  import- 
ant, while  turpentine,  paints  and  oils 
and  such  lines  are  as  they  were  last  re- 
ported, there  being  no  radical  change  in  the 
condition  of  business  governing  them.  Pay- 
ments in  some  cases  are  better,  but  there  is 
still  more  or  less  complaint  in  this  respect. 
Dealers  generally  anticipate  improvement  in 
this  connection  for  many  reasons,  but  mainly 
because  farmers  are  now  getting  good  prices 
for  many  of  their  staple  articles  of  produce. 

Wire — A  few  lots  of  wire  have  been 
moved  during  the  week,  but  in  the  main 
demand  continues  quiet. 

Rope — A  fair  jobbing  trade  of  moderate 
limits  is  to  note  in  rope.  Prices  are  un- 
changed. We  quote  :  Sisal,  7  to  7}&c.  for 
7-16  in.  and  upwards,  and  14c  for  deep  sea 
line.  Pure  Manilla,  9Xc  for  7-i6  in.  and 
upwards,  Q^c.  for  smaller. 

Cutlery — Some  moderate  orders  for  as- 
sorted lots  have  been  noted  for  immediate 
wants.     Otherwise  the  market  is  quiet. 

Sporting  Goods— No  special  changes  to 
note.  As  reported  last  week  orders  on  ac- 
count of  future  shipments  are  noted. 


Cut  Nails — No  material  change  to  note 
in  the  demand  for  these,  which  rules  dull  as 
before.     The  base  price  is  $1.75. 

Wire  Nails— Some  demand  is  noted  in 
this  line,  but  it  is  not  of  an  important  char- 
acter. 

Horse  Nails — Business  remains  much 
as  it  was,  being  confined  to  an  occasional 
order  for  a  small  quantity. 

Tacks — No  special  change  to  note  in 
these,  which  continue  as  last  reported. 

Carriage  Bolts — Some  orders  for  fair- 
sized  lots  of  these  have  been  received  at  the 
recent  decline. 

Horseshoes — Demand  for  these  does 
not  show  any  special  change  or  improve- 
ment. 

Chain — Dulness  is  the  prominent  feature 
in  this  line. 

Ware — A  very  moderate  demand  is  to 
note  and  business  is  unimportant. 

Tools — Very  little  business  to  note  in 
this. 

Plumbing  Supplies,  Etc.— There  has 
been  little  improvement  perceptible  either 
in  connection  with  plumbing  or  building 
supplies. 

Lead  Pipe — Lead  pipe  continues  quiet 
and  unchanged. 

Hinges — Large  hinges  have  been  moved 
in  a  small  way.  Otherwise  business  is  a 
blank. 

Tar,  Etc  — This  branch  of  trade  has  fur- 
nished a  fair  sort  of  trade.  Prices  generally 
are  steady  and  unchanged.  We  quote  : 
Rosins,  $2.75  to  $5.25  as  to  brand  ;  coal  tar, 
$3  25  to  $3.7 S  ;  cotton  waste,  5  to  yc.  for  col- 
ored and  7  to  10c.  for  white  ;  oakum,  %% 
to  7/4c,  and  cotton  do.  10  to  12c. 

Turpentine — There  has  been  no  change 
on  spot  in  turpentine,  but  advices  from  the 


South  state  that  a  combine  is  projected 
down  there.  We  still  quote  45  to  46c.  as 
th<*  basis  here. 

Cement — The  feature  in  the  cement  mar- 
ket during  the  week  has  been  comparatively 
light  stocks,  owing  to  the  late  arrival  of  sev- 
eral steamers.  Prices  are  firm  at  $1.95  to 
$2.05  for  English  brands  and  $1.85  to  $1.95 
for  Belgian  on  spot. 

Firebricks — In  consequence  of  firmer 
advices  from  primary  centres  firebricks  are 
higher  in  price  here.  Scotch  makers  have 
been  compelled  to  close  down  owing  to  the 
strike.  We  now  quote  $15.50  to  $22  per 
1000,  as  to  brand. 

METALS. 
There  has  been  no  special  change  in  the 
genera!  position  of  the  heavy  iron  and 
metal  market  during  the  week,  but  business, 
as  we  noted  in  our  report  of  a  week  ago, 
seems  to  be  on  the  mend  though  the  im- 
provement is  not  very  perceptible.  In 
Scotch  pig  cable  advices  are  firm  and  ocean 
freights  are  also  higher.  Nothing  special 
is  to  say  regarding  domestic  pig,  and  though 
further  offers  of  American  pig  are  reported 
we  cannot  learn  of  any  important  quantities 
being  put  through.  Bar  iron  is  in  fair 
demand,  and  in  metal  nothing  calls  for 
comment. 

Pig  Iron — Pig  has  been  rather  quiet 
during  the  week.  A  round  lot  of  Sum- 
merlee  which  sold  at  $19.30  ex  wharf  was 
the  most  important  transaction  of  the  week. 
Ex  store  is  offered  at  $20.  Nothing  special 
is  to  note  in  domestic  Nova  Scotia  pig,  and 
though  further  offers  of  American  have  been 
made,  they  have  not  as  yet  led  to  sales. 
We  quote  :  Summerlee,  $20 ;  Eglinton, 
$18.50;  Carnbroe,  $18.50  ;  Ferrona,  $16.50 
to  $17  ;  and  Siemen's,  No.  j,  $16.50  to 
$1675. 


McClary 's  Famous  Furnaces 

Our  Steel  Dome  and  Steel   Low  Radiator  Coal  Furnace,  with 
three  steel  radiating  flues,  is  the  most 

Powerful  and  Economical 

heater  in  Canada.     Send  card  for  descriptive  catalogue  and  testimonials. 


THE  McCLARY  MFG.  CO. 

London  .  Toronto  .  Montreal  .  Winnipeg"  .  Vancouver 
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M.&L 


EL  BENJ 


! 


26,   28,  30    Front  St.  West, 


&CfJ. 


ENGLISH    HOUSE 


SAMUEL,  SONS  &  BENJAMIN 

164  Fenchurch  St.,  London,  E.C 


TORONTO 


CROSS   CUT    SAWS 

Disston's  and  Shurly  &  Dietrich 
AXES      Canadian  and  American 
COW  CHAINS      Large  Assortment 

ROPE,  LEATHER  and  WEB  HALTERS 


CANADA'S    LARGEST    MANUFACTURERS 


SAFFORD 


PATENT 


RADIATORS 


FOR 


Hot  Water  and  Steam  Heating 

Bolts 
Packing 
Leaky  Joints 

LARGEST  VARIETY  OF  STYLES 

BIGGEST  STOCK  IN  CANADA 

THE    TRADE   OIsTL^T    Supplied 


Sole  Manufacturers  and  Patentees 


THE 


Toronto  Radiator  Mfg.  Co, 


. 


TOBONTO,   03STT. 
BRANCH    HOUSES Montreal,   Quebec,   St.  John,   Hamilton,    Winnipeg,   and   Victoria,   B.C. 
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"Empire"  Patent  Shingles 


MADE   OF 


GALVANIZED  TINNED  STEEL 


Warranted  Rustproof 


Send  for  Price  List  and  Catalogue 


ic  Roofing  Co. 


84  to  90  Yonge  St.,  TORONTO. 


LIMITED. 


MONTREAL  MARKETS—  Contiuned. 

Bar  Iron — There  has  been  a  fair  demand 
for  bar  iron  from  first  and  second  hands, 
but  in  the  main  the  market  is  quiet.  We 
quote  as  before  $1.70  to  $1.75. 

Scrap  Iron — Some  transactions  in  st.rap 
iron  have  occurred,  a  local  foundryman 
taking  some  cast  at  $13  to  $13  50. 

Sheet  Iron— There  is  no  change  in 
sheet  iron,  which  rul;s  on  the  basis  of  $2.40 
for  No.  28. 

Tin  Plates— The  tin  plate  market  does 
not  furnish  any  special  activity.  Cokes 
have  changed  hands  at  $2  75  to  $2.90,  and 
we  quote  charcoal  the  same  at  $325  to  $3. 50. 

Terne  Plates — The  demand  for  terne 
plates  continues  inactive.  Prices  are  nomin- 
ally the  same  at  $6  to  $6.20. 

Canada  Plates— Quietness  is  still  the 
prominent  feature  with  these,  which  we 
quote  as  before  $2.10  to  $2  15. 

Ingot  Tin — Business  remains  inactive 
and  prices  unchanged  at  17X  to  18c. 

Iron  Pipe — Brokers  state  that  Ameri- 
can has  been  sold  freely  in  the  west.  On 
spot  there  is  little  business  to  note.  Do- 
mestic is  still  quoted  at  70  and  15  for  black, 
and  50  and  $  for  galvanized. 

Copper — This  market  continues  dull  and 
prices  are  unchanged  at  g}4  to  10c,  as  to 
quality. 

STEEL— Business  rules  quiet.  We  quote  : 
Best  cast  steel,  ioj^  to  12c;  spring,  $2.50  ; 
tire,  $2  50  to  $2.75  ;  sleigh  shoe,  $2.40  ; 
round  machinery  steel,  $3. 

Spelter — There  is  little  or  nothing  doing 
in  spelter.     We  quote  $4  25  to  $4.50. 

Zinc  Sheets — Prices  in  these  are  un- 
changed at  $5  to  $5.25,  with  business  small. 

Hoops  and  Bands — Featureless  and  un- 
changed at  $2.30  to  $2.35. 

Antimony — Continues  quiet  and  greatly 
nominal  at  10  to  12c. 


Galvanized  Iron — There  has  been  some 
moderate  parcels  moved,  but  demand  in  the 
main  is  inactive.  We  quote  :  4X  to  $%c. 
for  ordinary  brands;  Morewood,  5X  to  6c; 
tinned  sheets,  coke,  No.  24,  6  to6Xc ;  No. 
26,  6yi  to  6^c,  with  the  usual  extra  for 
larger  sizes. 

GLASS. 

There  has  been  some  slight  change  in  the 
way  of  more  business  in  glass,  but  busi- 
ness has  still  a  good  deal  to  improve. 
Prices  remain  as  before.  We  quote : 
$1.25  for  first  break  ;  $1.30  second  break, 
per  50  feet ;  $325  for  first  break  per  100 
feet ;  putty  in  bulk,  $1.85. 

PAINTS  AND  OILS. 

The  week  under  review  has  been  a  quiet 
one  in  paints  and  oils.  Seal  oil  has  changed 
hands  in  small  lots  at  40  to  45c,  but  round 
lots  could  be  bought  at  figures  much  lower. 
We  quote  :  Choice  brands  white  lead, 
Government  standard,  $4.75;  No.  1,  $4.50; 
No.  2,  $4.25  ;  No.  3,  $4;  No.  4,  $3.75;  dry 
white  lead,  4^c. ;  red  lead,  pure,  4%c;  do., 
No.  1,  4c;  zinc  white,  pure,  $7.25;  No.  1, 
$6.25  ;  No.  2,  $5.25;  linseed  oil,  round 
lots,  raw,  54  to  55c,  boiled,  57  to  58c;  seal 
oil,  40  to  45c. 

CHEMICALS    AND    DXESTUFFS. 

There  has  been  no  actual  change  in 
the  market.  Advices  from  the  other 
side  continue  of  much  the  same  tenor. 
We  quote  :  Bleaching  powder,  $2.50  to 
$2.75  ;  bicarb,  soda,  $2.25  to  $2.35  ;  sal  soda, 
70  to  75c.  ;  carbolic  acid,  lib.  bottles, 
25  to  30c.  ;  caustic  soda,  60  per  cent.,  $2.15 
to  $2.75  ;  ditto,  70  per  cent.,  $2.40  to  $2  50  ; 
chlorate  of  potash,  20  to  22c;  alum,  $1.40  to 
$1.50  ;  copperas,  75  to  80c.  ;  sulphur  flour, 
J1.75  to  $2.00  ;  ditto  roll,  $2.00  to  $2.10  ; 
sulphate  of  copper,  $4.50  to  $5.00;  white 
sugar  of  lead,  7%  to  8>£c.  ;  bicarb,  potash, 
10  to  12c.  ;  sumach,  Sicily,  per  ton,  $75  to 
$80;  soda  ash,  481050  per  cent.,  $1.15  to 
$1.50  ;  chip  logwood,  $2.00  to  J2.10  ;  castor 


oil,  6*4  to  7c. ;  and  Norwegian  cod  liver  oil, 
$25  to  $26. 

PETROLEUM. 

The  market  for  petroleum  rules  much  as 
it  was  a  week  ago.  We  quote  as  follows  : 
Canadian  refined  at  11c.  in  shed  in  Montreal 
for  round  lots,  and  12c.  for  small  quantities. 
American  petroleum,  14  45r.  in  car  lots, 
iSXc  in  10-barrel  lots,  is^c.  in  5-barrel 
lots,  and  16c.  for  single  barrels,  net  cash  ; 
American  benzine,  23  to  25c.  ;  Canadian 
benzine,  io^fc.  Petrolea;  I2^c.  Montreal. 
HIDES. 

This  market  has  a  firmer  tone,  especially 
for  light  hides,  on  which  y2c.  advance  has 
been  realized  since  our  last.  This,  however, 
is  unexceptional  case,  for  in  other  respects 
owing  to  the  tactics  of  some  dealers  the  mar- 
ket is  demoralized,  paying  prices  away  above 
what  they  are  selling  at,  in  fact  taking  a  loss 
of  %c.  per  lb.  in  some  cases  on  steers.  We 
quote  :  No.  1  at  y/zc;  No.  2  at  z%Q.;  No.  3 
at  i^c.  Lambskins,  30  to  35c.  each  and 
calfskins,  59c. 

TALLOW. 

The  demand  for  tallow  has  been  slow,  and 
the  market  rules  quiet  and  steady  at  $%  to 
6Xc  as  to  quality. 

WOOL. 

Aside  from  a  little  more  enquiry  during 
the  week  for  imported  wool,  the  wool 
market  has  not  shown  much  activity. 
We  quote:  Greasy  Cape,  13  to  \i,yzc.\  Can- 
adian- fleece,  17  to  20c;  B.  A.  scoured,  26 
to  32c;  pulled  wool,  20  to  i\%c.  for  supers, 
and  23  to  26c.  for  extras.  Northwest  wool 
is  quoted  at  11  to  12c. 

ASHES. 

Receipts  of  ashes  continue  light  and 
prices  rule  firm.  We  quote  :  First  pots  $3, 
seconds  $3.70,   and  pearls  $6.50  per  100  lbs. 


"   MONTREAL  TRADE  NOTES. 

Cut  nails  are  down  to  $1.75  basis. 
Offers   of  American   pig  iron   have  been 
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made  during  the  week,  but  we  do  not  learn 
of  any  large  sales  being  placed. 

The  flurry  in  the  South  has  as  yet  had  no 
effect  on  local  turpentine  quotations. 

Arrivals  of  cement  during  the  past  week 
have  been  3,000  brl>.  English  and  1,500 
Belgian. 

Business  in  English  cement'  to  arrive  has 
been  done  during  the  week  at  $1.90,  and  in 
Belgium  at  $1.80  to  $1.90. 


TORONTO    MARKETS. 

Toronto,  August  24,  1894. 

HARDWARE. 

THE  improvement  in  trade  noted  last 
week  has  not  been  maintained  this 
week,  although  there  are  a  few  lines 
that  are  getting  more  active,  business  be- 
ing decidedly  quiet  in  shelf  hardware. 
Barbed  wire  shows  a  little  more  activity,  and 
the  same  may  be  said  of  hay  baling  wire. 
Rope  is  rather  more  satisfactory.  Nails  are 
going  out  in  fair  quantities  for  the  season, 
and  business  is  a  little  more  satisfactory  in 
tacks.  Plumbers'  supplies  are  little  better 
in  the  country,  but  still  dull  in  the  city. 
Belting  is  still  active. 

Wire — Barbed  and  hay  baling  wires  show 
a  little  more  activity.  There  are  still  some 
orders  being  received  for  ordinary  oiled 
and  annealed  wire,  and  quite  a  quantity  of 
stove  pipe  wire  is  now  moving. 

Rope — Trade  is  more  lively,  and  quite  a 
number  of  enquiries  have  been  received  for 
extra  large  sizes.  We  quote:  Sisal,  7-16  in. 
and  larger,  7^c;  %,  5-16^  in.,  8c. 
Manilla,  7-16  in.  and  larger,  9^c;  %,  5-16, 
Y%  in.,  ioc. 

Cut  Nails— There  is  a  little  more  ac- 
tivity, but  at  old  figures.  Base  price  of  $1.80 
Toronto,  for  car  load  lots,  and  $1.85  for 
small  lots. 

Wire  Nails — These  are  in  good  de- 
mand, nearly  all  10-keg  lots  being  called  for. 
Discounts  75,  10  and  5  per  cent.,  shipments 
in  10-keg  lots  being  prepaid. 

Horse  Nails — The  improvement  in  this 
line  continues.  The  combination  figures 
are  being  (airly  adhered  to.     Discounts  are 


60  per  cent,  off  "  C,"  and  60  and  2l/z  per 
cent,  off"  P.  B." 

Tacks — Business  in  this  line  is  a  great 
deal  more  satisfactory  than  it  has  been  for 
some  time.  We  quote  :  Cut,  carpet  blued, 
gimp,  60  per  cent.  ;  do.,  tinned,  70  per  cent.; 
copper  nails,  62^  per  cent.;  clout  nails,  60  to 
67^ percent. ;  trunk  nails,  60  to  65  percent.; 
shoe  finders' tacks,  50  percent.;  shoe  nails, 
Hungarian'  nails,  etc.,  37  per  cent. 

Cutlery — There  is  nothing  specially 
new,  trade  being  in  much  about  the  same 
condition  as  last  week. 

Sporting  Goods — Are  beginning  to  move 
a  little,  but  orders  are  small,  smaller  than  is 
usual  if  anything. 

Chain — Trade  in  this  is  picking  up  a 
little,  but  nothing  of  importance  is  doing 
yet. 

Horseshoes — Are  being  called  for  re- 
gularly. Stocks  are  light,  and  a  number  of 
shipments  have  to  be  made  from  factory. 
Prices  are  unchanged  at  $3.80  Toronto  and 
$3.85  London. 

Ware — Eclipse,  Peerless  and  Pearl  wares 
are  moving  freely,  while  there  is  not  much 
doing  in  white  ware. 

Plumbers'  Supplies  —  Trade  is  not 
quite  as  good  in  the  country.  In  the  city 
there  is  no  improvement  to  note  yet,  and 
prospects  are  not  encouraging. 

Builders'  Supplies  —  Trade  in  the 
country  is  fairly  good,  but  there  is  little  or 
nothing  doing  in  the  city. 

Lead  Pipe — Is  going  out  more  freely.  A 
number  of  ton  lots  have  changed  hands 
during  the  week  at  unchanged  prices.  We 
quote  :  Toronto  and  the  west  30  per  cent,  off 
in  small  lots,  and  30  and  10  per  cent,  off  in 
ton  lots  ;  points  east  of  Toronto  35  per  cent, 
off  in  small  lots,  and  35  and  10  per  cent,  off 
in  ton  lots. 

Hinges — Barn  door  hinges  are  quite  ac- 
tive and  "  T  "  and  strap  are  also  improving. 

Harvest  Tools— Trade  is  virtually  over, 
although  country  enquiries  are  still  being  re- 
ceived. 

Clothes  Wringers — There  are  only  a 
few  changing  hands. 

Belting— Is  still  active  both  in  rubber 
and  leather. 


Tar,  Etc.  —  We  quote  as  follows  : 
Roofing  pitch,  $2.50  per  brl.;  pure  coal  tar 
$4  per  brl.;  refined  coal  tar,  $4.50  per  brl.; 
XXX  refined  coal  tar  in  quart  tins,  $1  per 
doz.;  best  Southern  pure  tar,  $6  per  brl.  and 
75c.  per  doz.  pint  tins;  pine  pitch,  $2.75 
per  brl. 

Cement,  Etc.  -Much  as  before.  We 
quote  :  Portland  cement  (English),  $3  per 
brl. ;  New  Brunswick  plaster  paris,  $2  per 
brl.;  Canadian  water  lime,  $1.25  per  brl. 

Firebrick,  Etc.— Scotch  firebrick,  $3.25 
per  100;  Scotch  fireclay,  $1  per  100  lbs. 
METALS. 

Trade  is  being  maintained  fairly  well  in 
metals,  and  prices  remain  much  as  before. 

Pig  Iron— Rogers,  Brown  &  Co.,  Buffalo, 
report  the  Toronto  market  for  American  pig 
iron  as  follows  :  There  is  a  marked  increase 
in  the  demand  for  foundry  and  mill  iron 
which  comes  principally  in  the  form  of  small 
orders  for  urgent  delivery,  taxing  the  capacity 
of  the  few  furnaces  now  in  blast  to  supply. 
This  holds  true  of  both  Southern  and 
Northern  iron,  but  more  particularly  of 
the  latter.  Prices  are  firmer  but  as  yet 
no  quotable  advance  has  been  made, 
We  quote  on  the  cash  basis  f.o.b.  To- 
ronto in  bond :  No.  1  foundry  strong  coke  iron 
Lake  Superior  ore,  $12.25  ;  No.  2  foundry 
strong  coke  iron,  Lake  Superior  ore,  $12.05; 
Jackson  county  silvery,  No.  1,  $16.80  to 
$18.30;  Lake  Superior  charcoal,  $15.55; 
Southern  soft,  No.  1,  $11.75;  ditto,  No  2, 
$11.50. 

Bar  Iron— Has  shown  a  little  more  lite, 
but  quantities  changing  hands  are  still  small. 
Base  price  is  $1.80  to  $1.85  Toronto,  accord- 
ing to  quality. 

Sheet  Iron— Trade  has  been  very  good 
in  this  line,  especially  in  the  lighter  gauges 
and  a  number  of  ton  lots  have  changed 
bands  and  stocks  are  comparatively  low. 
Prices  are  unchanged  except  in  the  lower 
gauges,  which  are  being  shaded  a  little. 
We  quote:  8  to  16  gauge,  $2.50;  18  ditto, 
$2;  20  ditto,  $2.10;  22  to  24  (ditto,  $2.20;  26 
ditto,  $2.45  ;  28  ditto,  $2.65;  tinned  sheet 
iron,  Gorbal's,  26  gauge,  5 ^,c.  per  lb.;  22  to 
24  gauge,  6^c;  16  to  20  gauge,  6Xc. 


Best  Value 


on   Earth. 


These  are  the  Furnaces  that  secure  the 
trade  for  dealers  who  handle  them. 
They  have  no  rivals  but  many  imitators. 


Clare  Bros.  &  Co. 


....Preston,  Ont. 
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it A  RKETS—  Continued 

Sheet  Steel — Business  has  fallen  off 
considerably  in  this  line,  especially  in  the 
batter  quahty,  although  the  second  grade  is 
moving  fairly  well.  We  quote  :  8  to  16 
gauge,  $2.75  per  100  lbs.;  18  to  20,  $2.65;  22 
to  24,  $2.85;  26,  $3.10. 

Iron  Pipe — Stocks  are  exceedingly  low, 
especially  in  galvanized,  orders  for  which 
jobbers  find  great  difficulty  in  filling.  Busi- 
ness in  ordinary  iron  pipe  is  fairly  good. 
Galvanized  pipe  is  sold  at  50  and  50  and  5 
per  cent.,  and  iron  pipe  at  figures  equal  to 
67  l/z  to  70  per  cent. 

Galvanized  Iron — Business  has  been 
fairly  satisfactory  during  the  week.  Quite  a 
few  case  lots  have  changed  hands,  both  in 
Gordon  Crown  and  Queen's  Head  brands. 
Import  orders  are  being  delivered  to  cus- 
tomers throughout  the  country.  We  quote  : 
$4.35  for  28  gauge. 

Ingot  Tin — Is  quiet,  and  only  a  few  large 
lots  are  being  disposed  of.  Prices  are  un- 
changed, small  lots  being  quoted  at  19  to 
19 %c,  and  large  lots  at  i8^c. 

Ingot  Copper — Is  getting  very  quiet,  but 
prices  are  unchanged  at  10  to  io%c. 

Sheet  Copper — Is  picking  up  consider- 
ably, both  for  bath  purposes,  and  ordinary 
trimmers'  use.  Some  fair  sales  have  been 
made  at  prices  fractionally  less  than  quoted. 
We  quote  :  Untinned,  14  to  i6^c.  accord- 
ing to  weight  and  size  ;  brazier  sheets,  14  to 
17c.  according  to  quality. 

Boiler  Plates — Quiet  and  unchanged. 
We  quote  :  \%  inch,  7c.  ;  il/z  inch,  7^0; 
\%  inch,  8c;  2  inch,  8^c. ;  2X  inch,  9c; 
z]/z  inch,  92/c;  3  inch,  ny&c;  2,%  inch, 
14c;  4  inch,  19c. 

Zinc  Spelter — Trade  is  more  satisfac- 
tory than  it  has  been,  being  called  for  at 
4^"c.  for  imported,  and  3^c  for  domestic. 

Tin  Plates — Are  moving  quite  freely 
and  prices  are  being  well  maintained.  We 
quote  $3.50  to  $3.75  for  "  I.C."  and  $3.25  to 
$3.35  for  coke. 

Terne  Plates — Trade  in  this  line  is 
keeping  up  well,  with  prices  as  before, 
namely,  $6.50  to  $6.75   according  to  quality. 

Sheet  Zinc — This  shows  quite  an  im- 
provement. A  number  of  forward  orders 
are  being  shipped  now  for  fall  supplies. 
Prices  are  unchanged  at  <\%c.  for  case  lots 
and  5c.  (or  small  lots. 

HOOPS  and  Bands — Although  the  price 
is  low  there  is  very  little  doing  ;  $2.20  to 
$2.25  is  quoted  ordinarily,  but  these  prices 
can  be  shaded  for  lots. 

Canada  Plates — The  season  now  being 
on  for  this  article,  demand  is  constant.  Of 
course  the  quantities  for  the  country  aie 
small,  as  most  dealers  had  orders  booked 
for  direct  import  through  the  jobbing  houses, 
and  these  are  now  being  shipped.  We 
quote  :  Half  polished,  52  sheets,  $2.35  ;  60 
sheets,  $2.45,  and  75  sheets,  $2.60. 


Solder — Has  improved  considerably  as 
far  as  business  is  concerned,  and  prices  are 
being  maintained  at  12  %  to  14c.  for  strictly 
half-and-half. 

Pig  Lead — Is  not  quite  as  lively  as  it  has 
been,  but  prices  are  unchanged  at  $2.90  to 
$3- 

Antimony— A  few  good  sales  are  re- 
ported at  9^  to  ioc,  and  general  trade 
seems  better. 

GLASS. 

Considerable  improvement  is  shown  this 
week,  both  in  "star"  and  "double  diamond." 
Dealers  throughout  the  country,  however, 
are  not  buying  large  quantities,  but  sorting 
up  orders  are  numerous.  A  cable  quotes 
glass  about  15  per  cent,  higher,  but  there  is 
no  change  here  beyond  a  firmer  feeling.  We 
still  quote  $1.10  to  $1.15  for  first  break,  50- 
foot  boxes. 

OLD  MATERIAL,. 

Trade    has    improved   a   little    during  the 
week  ;    still,   it   is   not  what    it   should  be. 
Prices   as  before  :  Agricultural  scrap,    50c. 
per  cwt  ;  machinery  cast,  50c  per  cwt. ;  stove 
cast  scrap,  30  to  35c ;  No.   1  wrought  scrap, 
40c  per  cwt. ;  No. 2,  including  sheet  iron, hoop 
ironand  mixed  steel,  10c;  newlightscrap  cop- 
per,   6    to    b%c.\    heavy    scrap    copper,    7 
to  7JAc;    old    copper  bottoms  sH    to    6c 
light  scrap  brass  3%  to  4c ;  heavy  yellowscrap 
brass    5c;     heavy    red    scrap   brass,   5j£c, 
scrap    lead,    iy2     to     \%c.  ;     scrap    zinc 
i^toi^c;  scrap  rubber,  3  to  3^c;  coun 
try  mixed  rags,  50  to  70c  ;  clean  dry  bones 
50  to  60c  per  100  lbs.  ;  borings  and  turn 
ings,  ioc. 

PAINTS    AND    OILS. 

Travelers  are  more  generally  out  and  busi- 
ness is  reported  to  be  a  little  better. 

White  Lead— There  has  been  a  little 
moving,  but  the  volume  has  not  been  large. 
A  feature  of  the  trade  is  a  much  better  de- 
mand for  the  English  article.  Prices  are 
still  &,y2  to  4^c. 

Prepared  Paints— There  is  a  fair  move- 
ment of  a  sorting-up  character  at  $1.05  for 
pure. 

Turpentine  —  Some  improvement  is 
shown,  trade  in  this  city  now  being  fairly 
active  ;  41c.  is  the  ruling  price,  f.o.b. 

Linseed  Oil— Tiade  is  still  only  moder- 
ate at  53  to  54c.  for  raw  and  56  to  57c  for 
boiled. 

Castor  Oil— There  is  not  much  doing, 
and  although  quotations  are  6%  to  7c  we 
hear  of  some  cutting  below  these. 

Seal  Oil — There  is  a  moderate  trade 
doing  at  58  to  59c 

PETROLEUM. 

Trade  is  firm  although  what  is  moving 
is  in  small  lots.  Prices  are  still  unchanged, 
but  a  rise  is  anticipated  in  the  near 
future.  We  quote,  in  5  to  10  brl.  lots,  im- 
perial gallon,  Toronto  :  Canadian,  12  to 
I2^c;    carbon   safety,    15X    to    16c;  Can- 


adian   water  white,    16  to    17c;    American 
water  white,  18  to  19c;  photogene,  20c 


MARKET    NOTES. 

H.  S.  Howland,  Sons  &  Co.  have  just  re- 
ceived a  fine  line  of  tea  trays. 

Frankel  Bros,  have  shipped  several  car- 
loads of  cast  iron  this  week. 

H.  S.  Howland,  Sons  &  Co.  report  large 
sales  of  Dead  Shot  and  Schultz  powder. 

M.  &  L.  Samuel,  Benjamin  &  Co.  report 
their  trade  in  "  Hudson  "  apple  parers  as 
being  unusually  large.  "  We  don't  know 
whether  it  is  caused  by  the  promised  big 
crop  of  apples  or  the  superiority  of  the 
machines,"  said  a  representative  of  the  firm. 
"  I  suppose  the  latter  is  the  chief  reason." 

H.  S.  Howland,  Sons  &  Co.  report  a  brisk 
demand  for  the  White  Mountain,  Turn 
Table  and  New  Lightning  apple  parers,  and 
many  repeat  orders  for  same. 

H.  S.  Howland,  Sons  &  Co.  are  just  in  re- 
ceipt of  a  consignment  of  Wostenholm's  "  I. 
X.  L."  pocket  cutlery,  among  which  are 
many  new  lines. 

Lawrence  &.  Campbell,  Miami,  Man., 
have  built  a  new  store.  It  is  26  x  40,  and 
Hardware's  correspondent  writes  regard- 
ing it  :  "I  think  it  is  the  neatest  finished 
hardware  store  in  Southern  Manitoba.  The 
ceilings  are  finished  in  carved  wood,  and 
there  are  two  handsome  plate  glass  windows 
in  the  front  of  the  store." 

H.  S.  Howland,  Sons  &  Co.  have  a  fresh 
consignment  of  revolvers  to  hand,  and  will 
now  be  able  to  fill  all  back  orders. 


UNITED  STATES    MARKETS. 

New  York,  Aug.  24, 1894. 

PIG  TIN — Sales  were  recorded  .  on 
'Change  of  15  tons,  August  delivery,  at 
19.60c.;  15  tons,  Oct.,  at  19.70c,  and 
25  ton  buyers'  option  August-September  at 
1 9.60c.  Subsequently  free  offerings  forced 
prices  down  to  the  basis  of  about  19  40c  for 
September,  and  correspondingly  for  other 
deliveries.  The  only  explanation  of  the 
turn  was  that  there  were  more  sellers  than 
buyers  in  the  afternoon,  and  more  or  less 
generrl  disposition  to  realize  on  the  part  of 
holders,  who  had  a  profit  in  sight  in  view  of 
a  reaction  in  London  quotations.  General 
trade  demand  continues  slow,  and  seems  to 
be  stimulated  very  little  if  at  all  by  the 
speculative  movements. 

Copper — There  is  little  change  in  the 
appearance  of  the  market.  Orders  come 
along  slowly  and  are  chiefly  for  small  quan- 
tities. The  offering  does  not  appear  to  be 
particularly  large,  but,  along  with  deliveries 
on  previous  orders  and  consignments  to  Eu- 
rope, keep  the  various  outlets  well  blocked. 
Quietly  there  have  been  sales  this  week  of 
Lake  Superior  ingot  at  as  low  as  9c,  but  the 
popular  quotations  are  g}i  to  gXc,  and 
timely  bids  of  9.20c  were  made  on  'Change. 


HARDWARE 


17 


MARKETS.  —  Continuid 

Electrolytic  is  now  held  at  %%  to  8^c,  and 
casting  stock  at  %%  to  8^c,  but  there  seems 
to  be  more  holding  than  selling  at  those 
figures. 

Pig  Lead — The  market  remains  unsettled 
and  sales  of  single  car  loads  are  compara- 
tively few.  Prices  stand  at  about  3  40  to 
345c.  for  prompt  shipment,  with  futures  at 
more  or  less  discount,  but  difficult  to  place, 
owing  to  tariff  uncertainties.  St.  L~uis 
wire  to  the  Metal  Exchange  quoted  3.40c. 
for  desilverized,  and  3.25c,  for  soft  Missouri. 
London  cable  was  ^10  (or  soft  Spanish. 

Spelter — Nothing  doing  here  outside  of 
occasional  sales  of  single  car  loads  and  no 
improvement  in  the  demand.  The  offering 
is  tame,  however,  and  prices  are  kept  at 
about  3  40  to  3  45c.  for  ordinary  Western 
brands,  early  shipment.  St.  Louis  quotation 
to  the  Metal  Exchange  was  3.22,^0  Lon- 
don cable  £\%  12s.  6d.  for  good  merchant 
brands. 

Antimony— The  market  is  steady,  but 
quiet,  with  8yi  to  8#c.  for  Hallett's  and  9^ 
to  10c.  for  Cookson's  from  store. 

Tin  Plate — No  new  features  came  to 
the  surface.  Business  was  moderate  and 
the  negotiation  tame,  with  less  interest  in 
futures  than  was  manifested  a  few  days 
ago. 

Iron  and  Steel— Business  in  all  lines 
is  still  held  more  or  less  in  suspense  by 
tariff  uncertainties,  and  the  only  movement 
is  in  remote  instances  or  when  imperative 
wants  necessitates  buying.  Prices  remain 
almost  stationary,  yet  have  rather  weak 
undertone. 


ELECTROCUTING  RATS. 

A  Philadelphia  electrician  has  "gone  one 
better"  on  Edison's  familiar  cockroach- 
killing  device,  says  an  exchange.  The  pro- 
prietor of  a  down-town  restaurant  in  the 
Quaker  city  was  constantly  pestered  by  a 
host  of  rats  which  swarmed  at  all  hours  into 
his  yard  in  search  of  the  toothsome  offal 
temporarily  stored  there.  The  favorite 
route  of  the  rodents  was  a  sewer  inlet  at  the 
back  of  the  yard,  which  terminated  in  a 
hole  alongside  a  grated  covering.  The 
electrician  one  day  caught  sight  of  the  in- 
truders and  forthwith  set  to  work  to  try  an 
interesting  experiment.  Laying  coils  of 
copper  wire  about  the  hole,  he  made  an 
attachment  to  the  electric-light  wires  within 
the  building  and  fixed  in  a  convenient 
place  a  key  for  turning  on  the  current. 
When  everything  was  in  readiness  a  watch 
was  kept  on  the  hole,  and  as  soon  as  a 
dozen  rats  were  playing  about  the  inclosure 
the  key  was  turned.  As  the  rats  returned 
one  by  one  to  the  hole  they  were  unmistak- 
ably electrocuted.  The  plan  worked  to  a 
charm,  and  the  story  goes  that  in  this  way 
nearly  100  rats  have  been  killed  off  in  a 
little  over  a  week. 


RAZORS 


See  our  fully  warranted   German 
Hollow   Ground   Razors.       Fresh 
stock  just  received.     Good  assort- 
ment, low  price,  splendid  value. 

A.    C.    LESLIE    &    CO.  Montreal  and  Toronto. 


Our 

Specialty 


Our  Customers 
Need  fear  no 
Adulteration 


Every  barrel  guaranteed  !     We  are  headquarters  for  the  Pure  Article. 
Remember  these  facts  when  placing  your  orders. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W.,  TORONTO 


..THE 


JAMES  ROBERTSON  CO.  — 


Manufacturers,  Importers 
and  Jobbers. 


TORONTO,  MONTREAL,  WINNIPEG  and  ST.  JOHN,  N.B. 


Lead  Pipe,  Sheet  Lead 
Pig  Lead,  Bar  Lead    m 
Lead  Traps,  Lead  Wire 
Wire  and  Bar  Solder 
Drop  and  Buck  Shot 
Window  Lead 
Tin-Lined  Lead  Pipe 
Block-Tin  Pipe 


THE    "RICHELIEU" 


Sanitary  Earthenware 
Laundry  Wash  Tubs 
House  Boilers 
Bath  Tubs,  Pumps 
Sheet  and  Ingot  Copper 
Sheet  Iron,  Sheet  Zinc 
Iron  Pipe  and  Fittings 
Iron  and  Steel  Sinks 


Plumbers',  Steam,  G-asfitters'  and  Engineers' 
Supplies  of  all  kinds. 


Liisten.. 


This  is  from  a 
Hardware    Merchant 


Dear  Sirs  : 

Before  handling  "Clauss"  Shears  and  Scissors 
my  trade  in  this  line  was  but  little.  I  now  sell  more 
scissors  than  all  the  other  stores  in  this  place  put 
together.  Parties  come  to  my  store  for  your  goods 
who  have  never  been  here  before.  Am  making  new 
customers  for  myself  by  it.  Fill  enclosed  order  at 
once.  Most  truly, 


For  discounts 
.  .  .  write 


Clauss  Shear  Co.,  Toronto 
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THE  BOY  AND  THE   BOSS. 

THE  boy  came  briskly  in'o  the  office, 
doffed  his  hit,  and  bowed  to  the  boss. 
"  I  unde. stand  you  want  a  boy, 
sir,''  he  said. 

"  Yes,  we  have  a  vacancy." 

"  Can  I  fill  it  ? " 

"  Can  you  ?  What  sort  of  a  place  do  you 
want  ?  " 

"  Where  there's  as  little  work  and  as  much 
pay  as  the  house  can  stand." 

"  Urn,  most  boys  when  they  come  are 
willing  to  take  all  work  and  no  pay." 

"  I'm  not  most  boys." 

"  Oh,  you're  not  ?  You  are  pretty  fresh, 
aren't  you  ?" 

"Yes,  sir  ;  but  I  know  it,  and  I'm  getting 
cured.'' 

"  Do  you  expect  to  get  the  kind  of  a  job 
you  want  ?" 

"  No,  sir  ;  nobody  gets  what  he  wants, 
exactly,  but  it  doesn't  hurt  him  to  expect  a 
good  deal." 

"  What  pay  do  you  think  you  should 
have  ? " 

"  Three  dollars  per  week." 

"  The  oh°r  boys  we  have  had  only  got 
two." 

"  How  many  have  you  had  in  the  last 
year  ?  " 

"  Eight  or  ten.' 

"  1  thought  so.  That's  the  kind  of  a  boy 
a  $2  boy  is." 

"  And  are  you  not  that  kind  ?  " 

"  No,  sir  ;  if  I  come,  I  hang  up  my  hat  and 
stay."  • 

'  Suppo  e  you  don't  like  it  ?'\ 

"  I'll  stay  just  the  same." 

"  Suppose  we  bounce  you  ? " 

"  I'll  be  glad  of  it,  sir." 

"Glad  of  it?" 

"  Yes,  sir  ;  if  the  house  isn't  satisfied  with 
the  right  kind  of  a  boy,  it  isn't  the  right  kind 
of  a  house  for  the  right  kind  of  a  boy  to  be 
in." 

The  employer  took  a  second  look  at  the 
boy. 

"  Um,"he  said,  "  will  you  say  that  again  ?" 

"  No,  sir  ;  it's  time  I  was  going  to  work 
if  I'm  going  to  work,  and  if  I'm  not,  it's  time 
I  left.  Do  I  go  in  or  out  ? "  and  the  boss 
with  much  doubt  in  his  mind  said  "  in,"  and 
the  boy  went  in  with  a  will. — Detroit  Free 
Press. 


CHIMNEYS  AND   FIREPLACES. 

In  planning  brick  chimneys,  says  F.  E. 
Kidder,  in  Architecture  and  Building,  the 
principal  points  to  be  considered  are  the 
number,  arrangement  and  size  of  the  flues 
and  height  of  the  chimney.  Every  fireplace 
should  have  a  separate  flue  extending  to  the 
top  of  the  chimney.  Two  or  three  stoves, 
however,  may  be  connected  with  one  flue  if 
it  is  of  sufficient  size,  and  the  kitchen  range 
may  be  connected  with  the  furnace  flue 
without  bad  results,  and  often  the  draft  of 


the  furnace  will  be  benefited  thereby.  For 
ordinary  stoves  and  for  a  small  furnace,  an 
8x8  flue  is  sufficiently  large  if  plastered 
smooth  on  the  inside,  but  it  is  generally 
better  to  make  the  furnace  flues  8x12  inches, 
and  also  the  fireplace  flues,  except  for  very 
small  grates. 


THE  LITTLE  GIANT  SCOOP. 

H.  S.  Howland,  Sons  &  Co.  are  putting 
on  the  market  the  "  Little  Giant "  potato 
and  corn  scoop,  of  which  we  herewith  give 
illustrations.  This 
scoop  is  made  in  one 
piece  and  of  mallea- 
ble iron.  There  are 
two  sizes,  No.  1  and 
2.  The  capacity  of 
No.  1  is  such  that  a 
bushel  basket  can  be 
more  than  filled  with 
four  scoops  full  of  po- 
tatoes, and  size  No.  2 
is  much  larger.  It  is 
lighter,  it  is  claimed, 
than  any  other  scoop 
of  the  same  capacity, 
the  scoop  castings  of 
No.  1  weighing  only 
four  pounds  and  No. 
2  five  pounds.  Being 
made  of  malleable 
iron  and  cast  in  one 
piece,  the  scoops  are 
much  stronger  than 
any  wire  scoop  can  be. 
To  try  the  strength  of 
a  scoop  let  a  man  stand  in  the  scoop  and 
then  lift  him.  The  scoop  is  warranted  not 
to  break  with  his  weight. 


48  AND  72-HOUR  COKE. 

Forty-eight-hour  coke,  says  Iron  Trade 
Review,  can  be  readily  distinguished  from 
72-hour  by  its  darker  appearance  and  from 
the  fact  that  it  is  really  only  half  burnt,  as 
the  black  ends  of  72-hour  coke  are  only 
half  coked  and  are  con- 
sequently identical  in 
appearance  with  48- 
hour.  The  latter  coke 
is  high  in  sulphur  and 
will  harden  the  first  and 
second  charges  of  iron, 
as  they  drop  through  the 
bed.  High  sulphur  coke, 
such  as  gas- house  and 
48-hour,  are  responsible 
N°-  2-  for  cracking   in   casting 

poured  in  the  fore  part  of  the  heat,  and  for 
this  reason  are  not  used  in  a  great  many 
foundries.  The  hardening  tendency  of  the 
sulphur  on  the  iron  can  be  overcome  by 
using  a  larger  amount  of  silicon  pig.  silvery, 
etc.,  in  the  first  two  charges  and  coke  high 
in  sulphur  used  to  advantage. 


WOOD  THAT  WILL  NOT  BURN. 

According  to  Nicholas  T.  Wilson,  an  in- 
ventor, of  Chicago,  III.,  there  is  no  necessity 
in  the  future  for  the  destruction  by  fire  of 
frame  dwellings  or  other  buildings  con- 
structed of  wood,  He  has  invented  a  plan 
by  which,  through  certain  solutions  of 
chemicals,  wood  is  rendered  non-inflam- 
mable. Saturated  in  the  solution,  it  is  im- 
possible, he  maintains,  for  a  piece  of  lumber 
to  burn,  even  if  it  should  be  soaked  in  coal 
oil.  The  wood  or  inflammable  material  of 
which  houses  are  constructed  is  first  im- 
mersed in  the  solution  of  chemicals  for  a 
period  of  twenty-four  hours.  The  lumber  is 
fire-proof,  and  will  burn  no  more  than  a 
p:ece  of  iron  or  stone.  By  means  of  the 
chemicals  the  wood  becomes  so  dense  that 
heat  will  decompose  it  by  charring  only,  but 
will  not  cause  any  flame.  The  substance 
produces  an  inert  gas,  which  prevents  com- 
bustion. By  this  scientfic  process  of  mak- 
ing wood  non-inflammable,  Mr.  Wilson  be- 
lieves that  thousands  of  fires  may  be  pre- 
vented. He  also  thinks  that,  after  the  in- 
vention is  thoroughly  known,  many  railroad 
coaches  will  be  built  of  wood  so  prepared. 
This  would  prevent  railroad  horrors  result- 
ing from  fires  after  a  wreck.  Several  car 
builders  have  seen  the  test,  and  are  sati-fied 
that  it  is  impossible  to  burn  the  wood  after 
it  is  once  immersed  in  the  substance. 


PERSONAL  MENTION. 

RW.  Babbage,  representing  Stewart 
Munn  &  Co.,  of  Montreal,  was  in 
•  Toronto  last  week  calling  upon  the 
trade  in  the  interests  of  Munn's  Liquid 
Glue.     He  goes  east  this  week. 

J.    H.    Steel,    St.  Thomas,    and    C.  M. 
Peters,  Midland,  were  in  Toronto  this  week. 
M.  McLaughlin,   of  the  Bowman    Hard- 
ware Co.,  Hamilton,  was  in    Toronto  this 
week. 

Mr.  Marshall,  of  Marshall  &  Mason, 
Strathroy,  is  on  his  way  home  from  a 
bicycling  tour. 

C.  L.  Campbell,  representing   the    Peck, 
Stow  &  Wilcox  Co.,  New  York,  was  in  To- 
ronto this  week. 
I     T.  B.  Lee,  of  Rice  Lewis  &  Son,  Limited, 
/  is  on  a  pleasure  trip  through  some  of  the 
I  States  of  the  Union. 

John  Barton,  Jr.,  representing  Wallace 
Bros.,  Wallingford,  Conn.,  was  looking  up 
trade  in  Toronto  this  week. 

E.  M.  Gunn,  representing  Henry  W.  Well- 
ington &  Co.,  Boston,  Mass.,  visited  the 
trade  in  Toronto  this  week. 

C.  A.  Thomas,  with  Samuel,  Benjamin  & 
Co.,  is  on  a  trip  to  Winnipeg  in  the  interests 
of  his  firm,  and  will  remain  there  for  a  little 
\  while. 

Robert  Rolston,  H.S.  Howland, Sons&Co.'s 
representative  in  the  Northwest  and  British 
Columbia,  arrived  in  Toronto,  Monday,  to  re- 
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plenish  his  samples.  "  Business  prospects 
in  my  territory  are  fair.  Taking  the  differ- 
ence in  population  into  account  I  suppose 
the  volume  of  business  is  relatively  as  large 
as  in  Ontario.  Damage  by  the  floods  in 
British  Columbia  is  greater  than  was  at  first 
supposed.  The  people  in  the  Chilliwack 
Valley  thought  they  would  be  able  to  plant 
and  raise  a  second  crop,  but  this  they  won'i 
now  be  able  to  do.  The  silver  question 
interfered  with  business  in  the  Kootenay 
district  too." 

The  early  closing  by-law  went  into  force 
in  Winnipeg  on  the  15th  inst.  The  Free 
Press  of  the  following  day  had  this  to  say 
about  it :  "  Employees  of  jewelery,  boot  and 
shoe,  grocery  and  hardware  and  tailor  shops 
will  have  freedom  after  a  day's  work  to  en- 
joy recreation  and  rest.  Naturally  they 
thought  it  unjust  that  they  should  be  com- 
pelled to  work  some  three  hours  longer  than 
other  citizens  ;  and  it  is  to  be  noted  that 
without  dynamite  or  a  strike,  by  persever- 
ance, agitating  and  persuasion  of  the  public, 
they  have  gained  their  point.  As  soon  as 
some  irregularities  in  the  petition  for  the 
closing  of  dry  goods  stores  have  been  cor- 
rected they,  too,  will  likely  be  included  in  a 
by-law." 


HIGHEST  AWARD  at  the  WORLD'S  FAIR — 


FAMILIARITY. 

The  descent  from  dignity  is  always  into 
familiarity,  and  although  it  may  not  in  all 
instances  breed  contempt  it  nevertheless  is 
certain  to  weaken  the  moral  influence  of  the 
one  who  practices  it,  remarks  Metal  Worker. 
Although  familiarity  frequently  appears  to 
be  a  factor  in  popularity,  it  actually  is  not, 
and  has  no  part  in  that  true  and  proper 
popularity  that  is  enjoyed  by  the  few  be- 
cause they  command  respect  and  reverence. 
Many  a  man's  downfall  as  a  su  cessful 
manager  has  dated  from  the  time  that,  for 
some  cause  or  other,  he  sought  to  be  popu- 
lar. He  has  doubtless  endeavored  to  be- 
come so  by  a  certain  intimacy,  a  familiar 
slapping  on  the  back,  a  free  conversation  on 
an  irrelevant  subject.  He  has  become  too 
well  liked  from  low  rather  than  high  mo  ives, 
from  expectation  of  favors  or  because  un- 
justifiable favors  have  been  granted.  Even 
unintentionally  the  man  sometimes  places 
himself  in  an  improper  relation  to  the  em- 
ployer. Thus,  a  certain  young  timekeeper, 
out  of  the  kindness  of  his  heart,  by  extia 
work,  made  up  his  pay  roll  so  as  to  pay  off 
the  day  befoe  Christmas,  although  wages 
were  not  due  until  Christmas  day,  which, 
being  a  holiday,  their  pay  day  should  go 
over  to  the  day  after.  The  men  in  appie- 
ciation  made  up  a  subscription  which  was 
invested  in  a  fine  meerschaum  pipe  and  pre- 
sented to  him.  He  accepted  it,  but  in  so 
doing  and  by  consequent  intimacy  w  th  the 
men  so  compromised  himself  that  it  was 
soon  deemed  advisable  by  the  management 
to  find  a  substitute.  In  this  is  the  lesson  ; 
familiarity  must  be  avoided,  dignity  cher- 
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ished,  and  every  effort  made  to  secure  the 
sincere  respect  of  the  men  rather  than  the 
hollow  popularity  which  is  for  the  day  and 
then,  like  a  bubble,  bursts  and  is  gone  for- 
ever. 

FLY  CATCHING  SCREENS. 

A  correspondent  of  the  Scientific  Ameri- 
can, G.  P.  Yule,  of  Clinton,  la.,  tells  a  grate- 
ful public  how  to  put  in  window  screens  and 
not  have  any  flies  in  the  room.  First  place 
the  frame  on  the  outside  of  the  window,  the 
wire  to  be  on  the  inside  of  the  frame.  Nail 
on  moulding  on  each  side  and  at  the  bottom 
to  cover  the  ends  of  the  wires,  but  let  the 
wire  cloth  extend  over  the  nail  on  top  of  the 
frame.  Put  no  moulding  at  the  top  on  the 
inside.  If  you  will  give  the  fl  es  a  chance, 
they  will  alight  on  the  screens  and  walk  up 
and  out.  Take  any  common  window  screen 
and  place  it  on  the  outside,  but  instead  of 
closing  the  space  at  the  top,  take  a  hammer 
and  pull  the  top  moulding  off  from  the 
screen  ;  let  the  space  then  be  open  between 
the  top  of  the  screen  and  the  sash.  When 
you  draw  down  the  window  shade  half  way, 
or  down  to  the  top  of  the  screen,  and  the 
open  space  is  thus  left  across  its  top,  you 
will  see  the  flies  go  toward  the  light  and 
walk  up  the  screen  and  go  out.  All  the 
flies  that  come  in  from  the  screen  door  when 
it  is  open  go  to  the  window  screen  and  thus 
go  out. 

AN  ERRONEOUS  BELIEF. 

In  some  quarters  a  belief  prevails  that 
"some  old  iron  is  rendered  much  more 
valuable  by  being  knocked  about."  Thus, 
old  iron  in  the  form  of  horseshoe  nails,  and 
indeed  horseshoes  themselves,  have  been 
sold  at  a  much  higher  price  than  the 
original  metal  from  which  they  were  made  ; 
the  toughness  supposed  to  be  acquired  by 
constant  blows  and  concussions  giving  it 
a  greatly  enhanced  value  in  the  market. 
We  much  doubt  this,  says  an  exchange. 
The  toughest  wrought  iron  rather  becomes 
deteriorated  by  "  constant  blows  and  con- 
cussions," unless  these  blows  are  given 
while  the  material  is  in  a  semi-plastic  state, 
as  when  red  hot.  It  is  well  known  that  the 
material  for  horseshoe  nails  is  of  the  tough- 
est and  most  fibrous  iron.  It  is  not  un- 
common to  see  a  farrier  or  a  country  black- 
smith taking  a  nail  rod  and  placing  it  in 
the  fire  form  a  nail  which,  by  the  percussion 
of  the  hammer  and  anvil,  becomes  red 
hot,  so  that  the  finished  nail  is  cut  off  and 
falls  glowing  at  the  foot  of  the  anvil.  This 
could  not  be  done  with  any  but  the  toughest 
iron.     Possibly  the  thorough  hammer  work- 


ing to  which  horseshoes  and  horseshoe 
nails  are  subjected  in  the  process  of  their 
transition  from  the  bar  to  the  finished 
article  enhances  their  value  so  that  they 
may  justly  command  a  higher  price  than 
the  original  metal  ;  but  the  reason  is  not  to 
be  found  in  their  use  on  the  feet  of  horses 
or  on  pavement,  but  in  the  toughness  ac- 
quired in  their  manipulation. 


SMALL  ECONOMIES. 

A  quarter  of  a  cent  is  a  very  small  sum  in 
itself,  but  when  multiplied  enough  times  the 
product  is  considerable,  a  fact  which  railway 
managers  thoroughly  understand.  One  of 
them  tells  all  about  it  in  the  Railway  Age. 
A  saving  of  only  one  mill  a  day  in  the  run- 
ning of  a  locomotive,  he  says,  amouuts  to 
36X  cents  in  a  year,  and  with  several  thou- 
sand locomotives  the  saving  is  considerable. 
The  good  superintendent  to-day  is  the  man 
who  makes  these  little  savings,  and  the  num- 
ber of  ways  in  which  they  are  done  is  as- 
tonishing. Take  the  matter  of  starting  a 
fire,  for  example.  Most  locomotives  are 
fired  up  with  wood,  and  about  an  eightn  of  a 
cord  is  necessary  to  start  a  good  blaze. 
Wood  is  pretty  expensive  fuel  to  use  for  such 
purposes,  and  several  railways  have  begun  to 
substitute  oil  for  it.  This  oil  is  stored  in  a  re- 
servoir outside  the  round-house,  and  is  forced 
by  compressed  air  through  a  series  of 
fixed  pipes  to  flexible  pipes  near  each  loco- 
motive stall.  When  it  is  necessary  to  start 
a  fire,  a  bed  of  coals  is  spread  over  the  grate, 
some  old  waste  is  thrown  on  top  of  it  and 
lighted,  and  then  the  oil  is  sprayed  into  the 
fire  box  through  the  flexible  pipes  by  the 
compressed  air.  It  takesjust  about  as  long 
to  start  a  fire  with  this  apparatus  as  with 
wood,  but  with  the  former  the  cost  is  only 
1%  cents,  while  with  wood  it  ranges  from 
11  cents  to  35  cents,  according  to  the  price 
of  wood 


A  POWERFUL  PRESS. 

An  8,000-ton  forging  press  is  now  in  use 
at  the  River  Don  Works  of  Vickers,  Son  & 
Co.,  Sheffield,  England.  The  shareholders, 
at  the  close  of  a  recent  meeting,  were  in- 
vited to  inspect  the  working  of  this  ma- 
chine, and  it  is  stated  an  ingot  weighing  66 
tons  was  taken  from  the  furnace  and  con- 
veyed to  the  press,  under  which  it  was 
swiftly  and  silently  squeezed  to  the  required 
proportions.  When  finished  it  will  be  18 
inches  thick,  and  is  ultimately  to  form  one 
of  the  plates  of  the  Russian  war  ship  Three 
Saints. 
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WHEN  TO  THINK  TWICE. 

THERE  are  occasions  when  we  must 
decide  promptly,  and  without  time  for 
sober  second  thought,  says  an  ex- 
change. But  they  come  to  us  rarely,  and 
there  is  little  danger  of  our  mistaking  thein 
when  they  do  come.  Most  of  our  decisions 
need  to  be  made  with  deliberation.  Think- 
ing well  over  the  matter  often  puts  a  little 
different  face  upon  the  subject.  Especially 
is  this  true  when  the  mind  is  heated  by 
temper.  One  who  strikes  while  the  iron  is 
hot  in  this  case  is  very  sure  to  regret  it,  and 
very  likely  to  be  much  ashamed  of  it  also. 

A  young  man  imagines  his  employer  does 
not  treat  him  with  becoming  respect.  He 
reproves  him  for  something  he  has  done 
wrong,  throws  a  badly  written  envelope  into 
the  waste  basket,  and  directs  him  to  write 
another,  or  something  equally  trifling,  and 
the  young  man  resents  such  oppression.  He 
replies  that  if  he  does  not  give  satisfaction 
he  prefers  to  leave,  and  the  employer,  to  his 
astonishment,  promptly  accepts  his  resigna- 
tion. Sober  second  thought  comes  pretty 
quick  in  such  a  case,  but  it  comes  too  late, 
and  it  is  apt  to  be  very  sober.  Out  of  place 
with  no  very  high  commendation  from  the 
last  situation  is  a  dull  prospect  for  any 
young  man  to  look  out  upon  in  the  morning, 
especially  with  board  bill  running  on  the 
same  as  ever.  It  is  an  additional  aggrava- 
tion, too,  that  the  employer  fills  his  place  at 
once,  and  goes  right  on  selling  and  making 
money,  despite  all  his  prophecies  that  he 
was  on  the  "eve  of  bankruptcy." 

It  is  always  a  good  policy  to  remember 
and  "consult  with  the  town  clerk  of  Ephe- 
sus,"  and  "  do  nothing  rashly."  It  is  an  old 
Spanish  proverb,  "Sleep  upon  it  and  you 
will  take  counsel." 

Especially  is  this  caution  needed  when 
making  the  important  moves  of  life.  So 
many  are  ready  from  interested  motives  to 
advise  you  to  go  in  with  them,  especially  if 
you  have  a  little  money  to  invest,  and  will,  if 
possible,  leave  you  no  time  for  deliberate 
thought.  They  will  bring  all  the  arguments 
on  their  side  to  bear  upon  you  continually. 
But  what  you  need  is  to  consider  those  on 
the  other  side,  and  weigh  and  gauge  accord- 
ingly. Gather  all  the  facts  you  can  against 
the  scheme  and  sift  them.  We  have  all 
known  men  who  would  suffer  themselves  to 
be  "  talked  into  "  an  investment  by  a  smart 
agent,  but  too  often  they  have  had  long 
leisure  to  regret  it. 


ELECTRIC  VENTILATION. 

Properly  speaking,  this  is  mechanical 
ventilation  effected  by  electricity  as  a  motive 
power.  Go  where  one  will,  says  Metal 
Worker,  small  fan  blowers  driven  by  electri- 
city are  now  a  familiar  object.  These  have 
rendered  life  in  banks,  stores,  restaurants 
and  even  private  dwellings  far  more  endur- 
able in  sultry  weather  than  was  formerly  the 


SS.  SMOKELESS  POWDER 


Is  the  best;  it  does 
notcontain  anynitro 
glycerine,  and  is  not 

affected  by  the  heat  or  cold.  It  is  made  by  the  Smokeless  Powder  Company,  Limited, 
Dashwood  House,  New  Broad  Street,  London,  E.  C.  Works,  "  Barwick  Herts."  It 
is  used  by  sportsmen  all  over  the  Dominion.     One  firm  in  New  York  have  purchased 

SS-SB  JAMES  DARLING  &  CO. 


kept  at  Montreal. 


Send  for  Price  List. 


429  Board  of  Trade  Building 

MONTREAL,  Agents. 


The  Houghton 
Patent  Key 
Lock  Wrench 


Combines  strength,  simplicity  and  durability,  and  is  unequalled  for  ease  and  rapidity  of  adjust- 
Manutactured  in  all  sizes  by  THE  PARIS  TOOL,  MFG.  CO.,  LTD.,  PARIS,  ONT. 


case.  So  far,  the  electric  current  for  driv- 
ing these  fans  is  for  the  most  part  taken 
directly  from  wires  used  for  lighting  and 
other  purposes.  Some,  however,  are  driven 
by  battery  power,  and  as  the  storage  battery 
becomes  gradually  improved  it  will  more 
and  more  be  used  for  this  and  similar  pur- 
poses. The  storage  battery,  while  not  yet 
fulfilling  the  promise  it  seemed  to  hold  out 
when  first  introduced,  is  yet  constantly  ad- 
vancing in  usefulness.  Electric  ventilaiion, 
like  electric  lighting,  has  come  to  stay.  The 
heating  and  ventilating  trade,  not  only  by 
this  innovation  but  also  in  other  ways,  is 
becoming  more  related  with  electrical  en- 
gineering as  time  advances.  By  the  use  of 
electricity,  low  pressure  steam  heating  and 
mechanical  ventilation  can  often  be  advant- 
ageously carried  out  together.  When  this 
is  done  a  skilled  engineer  may  be  dispensed 
with  who  would  otherwise  be  necessary  to 
attend  an  engine  and  boiler  for  driving  the 
fans 


TESTIMONY    OF   FINGER    PRINTS, 

When  a  finger,  or  a  finger  print,  is  closely 
examined  under  a  lens  of  only  moderate 
power,  it  is  seen  to  abound  in  minute  pecul- 
iarities. These  are  caused,  says  All  the 
Year  Round,  by  the  branchings  of  some  of 
the  ridges  ;  the  sudden  appearance  of  new 
ones  ;  the  formation  of  rings,  or  ovals,  like 
eyelets,  and  the  abrupt  stoppage  of  ridges 
without  any  apparent  cause. 

It  is  in  these  countless  little  peculiarities 
even  more  than  in  the  general  character  of 
the  pattern  that  the  value  of  finger  prints  as 
oroof  of  identity  lies.  For  these  appear- 
ances, however  minute,  do  not  change  in  the 
smallest  particular  during  life.  A  pattern 
may  be  traced  on  the  fingers  of  the  babe 
when  born  ;  it  will  be  found  the  same  on 
those  fingers  when  he  has  grown  to  man- 
hood, and  may  be  imprinted  from  the 
fingers  without  change  in  the  smallest  point, 
though  a  hundred  years  should  intervene 
between  birth  and  death. 

The  pattern  grows  together  with  the 
finger.  Its  proportions  vary  with  fatness  or 
leanness.     They  may  be  further  affected  by 


wear,  gout  or  age.  But  such  changes 
appear  in  the  pattern  as  a  whole  ;  never  in 
the  form  or  correlation  of  its  constituent 
parts.  The  pattern  may  become  altered  in 
length  or  breadth  by  hard  wear  of  a  peculiar 
kind,  but  the  number  of  ridges  that  concur 
in  forming  the  pattern,  their  embranch- 
ments, their  archings,  loops  and  other  char- 
acteristics, are  not  subject  to  change.  They 
are  indestructible  as  the  finger. 


ADVANTAGE  OF  UNIFORM  RATES. 

To  the  public  the  possible  benefit  would 
appear  to  reside  in  the  improved  conditions 
under  which  existing  areas  of  territory 
could  be  reached  and  extended.  The  dis- 
criminative conditions  against  local  traffic 
would  be  greatly  relieved,  a  greater  degree 
of  accuracy  in  gauging  the  cost  of  tran- 
sportation as  a  factor  in  the  business  of  pro- 
ducers, manufacturers,  sellers  and  purchasers 
throughout  the  entire  country  would  be 
attained,  and  a  better  understanding  of  the 
circumstances  of  competition  as  between 
manufacturers  and  dealers  in  like  classes  of 
traffic  secured  because  of  such  uniformity, 
and  the  greater  degree  of  readiness  with 
which  rates  of  transportation  as  quoted  in 
the  bills  of  lading  can  be  protected  and 
overcharges  prevented. — Bradstreet's. 


MINING  ORE  AT  TEN  CENTS  A  TON. 

The  recent  achievement  of  the  Mountain 
Iron,  in  putting  out  8,100  tons  of  ore  in  a 
day,  gives  a  tangible  idea  of  the  possibilities 
of  cheap  mining  on  the  new  range.  Such 
an  output  means  a  mining  cost  of  less  than 
10  cents  a  ton.  And  when  to  this  low  cost 
is  added  the  advantage  of  fee-ownership, 
and  identification  with  rail  and  vessel  com- 
panies, the  ability  to  sell  Tubol  ore  at  $2.10 
without  loss  is  not  the  mystery  it  might 
appear,  at  first  blush.  While  the  policy  of 
the  Lake  Superior  Consolidated  Mines 
would  naturally  be  the  operation  of  mining 
and  railroad  property  with  a  view  to  money- 
making,  what  the  Consolidated  interests  are 
prepared  to  do,  when  it  comes  to  a  mere 
matter  of  staying  in  the  race  against  com- 
petition, is  suggested  by  the  record  cited 
above.— Iron  Trade  Review. 


HARDWARE, 


21 


Galvanized    Cloth    for    Evapora- 
tors,   Apple  Drying,  etc. 

Perforated  Sheet  Zinc  and 
Hardware  Grade  Cloth 

for  Fanning  Mill  Repairs 


Manufactured  by_ 


The  B.  Greening  Wire  Co.; 


WRITE   FOR   CATALOGUE 

Hamilton,  Canada 


(^larkson 

^C 


ross 


ACCOUNTANTS 


Established  1864. 

26  Wellington  St.  East,  TORONTO 

Books  for  Retailers 

Published  for  the  good  of  the  trade. 


Ideas  for  Hardware  Merchants 

As  its  name  implies  it  is  full  of  ideas 
for  the  retail  hardware  merchant. 

PRICE,  50  CENTS  (Half  Price) 

Buying-,  Handling*  and  Selling  of  Tea 

Being   the    experience   of    the    most 
prominent  and  successful  merchants. 

PRICE,    25    CENTS. 

Pitfalls  of  the  Dry  Goods  Trade 

This  is  another  batch  of  Prize  Essays 
full  of  valuable  information. 

PRICE,   10  CENTS 
,  Sent,  postpaid,  on  receipt  of  price. 


HARDWARE   MERGHANT 

TORONTO. 


I  DO  YOl/? 


advertise  men  t 
4*     in    the     •$• 

Tof^Or>lTO 
ujill  bring  you, 
tenders/ rem  the 
best  contractors. 


TESTS   OF   OUR 

THOROLD 

CEMENT 


Show  it  is  the  best  Hydraulic  Cement  for  Abutments 
and  Piers  for  Bridges,  Concrete  for  Foundations, 
Cisterns,  Cement  Drain  Pipe,  Floors  for  Cellars  and 
Stables,  Sewers,  and  aril  Mason  Work  in  moist  or 
wet  places. 

10,000  BARRELS 

of  Thorold  Cement  were  used  in  the  construction  of 
the  great  St.  Clair  Tunnel.  Joseph  Hobson,  Esq., 
Grand  Trunk  Railway,  Chief  Engineer  ;  Wm.  Gib- 
son, Esq.,  M. P  ,  contractor. 

MANUFACTURED    BY 

Estate  of  John  Battle 

THOROLD,  ONT. 


USTOTIOIE     TO     DZELA.IIL.IEIRS 


VyE  BEG  TO  ADVISE  THE  TRADE  that  in  order    to  thoroughly  introduce  the 

IMPROVED  FLEXIBLE  BRIDLED  BRUSHES 

we  will  include  in  every  package  one  or  two  bridles,  attached  free  of  charge. 

The  popularity  of  the  BRIDLE  is  evidenced  by  the  increased  demand,  the  ready 
sale,  and  the  thoroughly  practical  results  derived. 

Brushes  without  Bridles  do  not  appear  complete,  and  certainly  do  not  sell  as  rapidly. 

It  will  pay  you  to  examine  this  Bridle  and  draw  the  attention  of  your  customers  to 
its  merits. 

We  strongly  advise  not  to  stock  up  with  brushes  without  bridles. 

The  extra  price  for  these  Bridles  per  doz.  will  be  quoted  on  application,  by  giving 
the  size  of  brush,  or  they  may  be  found  in  our  latest  Piice  List. 


CHAS.   BOECKH  &  SONS,  Toronto 


TRADE    MARK. 


BLACK 

DIAMOND 


FILE 
WORKS 


21   to  43  Richmond  St.,  Philadelphia,  Pa. 

Gh  Sd  HI.  BABNETT, 

MANUFACTURERS   OF 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles-  Lightning  Sawfiles. 

— -AND 

EVERY   OTHER    DESCRIPTION    OF  SAW  FILES. 


22 


HARDWARE 


MISLEADING  PRICES. 

PRICES  on  certain  lines  of  goods  are 
occasionally  cut  by  the  retail  merchant 
in  order  to  attract  custom,  or  because 
he  wishes  to  get  rid  of  them,  or  to  beat  the 
prices  made  by  some  other  merchant  in  the 
same  line,  and  whom  he  regards  as  a  com- 
petitor, remarks  Hardware  Reporter.  The 
term  "  below  cost "  is  olten  used  as  an  in- 
ducement to  trade.  Sometimes  this  term  is 
a  legitimate  statement  of  fact  and  some- 
times it  is  not.  When  it  is  used,  the  pur- 
chaser or  prospective  buyer  may  be  curious 
enough  to  enquire  the  cost  price  or  to  use 
indirect  means  of  obtaining  what  he  regards 
as  necessary  information,  and  it  occasionally 
happens  that  he  obtains  this  through  oppor- 
tunities unwittingly  afforded  by  the  mer- 
chant himself. 

A  case  in  point  came  to  light  here  in  St. 
Louis  during  the  present  week.  One  of  the 
larger  stores  bought  a  stock  of  goods  from  a 
smaller  concern  and  announced  the  fact  in  a 
number  of  cards  conspicuously  displayed  in 
the  show  windows.  The  names  of  the  two 
concerns  are  changed,  of  course,  but  in  other 
respects  one  of  the  cards  is  here  reproduced 
as  an  illustration.  "  We  have  bought  the 
entire  stock  of  Jones.  Smith  &  Co.  at  50c. 
on  the  dollar.  They  sold  this  article  at 
$1.70.  We — Thomas  Brown  &  Co. — sell 
it  below  cost  at  $1.35."  This  is  poor  arith- 
metic, the  kind  that  gives  itself  away.  Fifty 
per  cent,  of  $1.70  would  be  85  cents,  and  sel- 
ling it  at  $1.3=;  would  leave  a  profit  of  50c, 
or  about  63  per  cent.,  instead  of  a  loss.  If 
Thomas  Brown  &  Co.  bought  it  at  less  lhan 
85c,  as  is  probable,  the  difference  between 
cost  and  selling  prica  was  even  greater  in 
their  favor,  and  yet  their  cards  served  as  a 
bait  to  catch  custom  until  a  competing  store 
in  the  neighborhood  offered  the  same  goods 
at  Si.  10,  and  showed  by  a  simple  calculation 
that  the  other  figures  were  all  wrong.  Then 
the  cards  were  taken  down,  having  served 
as  an  illustration  of  the  very  plain  truth  that 
it  doesn't  pay  to  play  ducks  and  drakes  with 
arithmetic. 


PRACTICAL  MEN  NEEDED. 

The  walks  of  business  life  are  more 
crowded  to-day  than  they  have  ever  been 
before,  remarks  American  Citizen,  and  the 
need  of  young  men  of  practical  rather  than 
theoretical  knowledge,  is  a  most  vital  one. 
Nepotism  is  moribund.  The  young  man 
who  has  mastered  every  detail  of  the  busi- 
ness, who  knows  when  a  workman's  methods 
are  not  the  best,  who  knows  just  the  time 
and  force  that  will  be  required  to  do  a  given 
work,  and  who  can,  if  occasion  requires,  fill 
the  place  of  almost  any  of  his  subordinates 
at  a  moment's  notice,  is  the  young  man  who 
is  given  preferment.  Theoretical  training  is 
admirable,  but  it  can  not  hold  its  own  with 
the  practical.  The  place  of  the  technical 
school  is   well  established.     The  graduates 


of  this  or  that  "  Teck  "  fill  important  posi- 
tions in  the  mechanical  world  and  most  of 
them  are  in  a  fair  way  to  earn  a  competence. 
As  compared  with  the  graduates  of  the  classi- 
cal colleges,  the  young  man  who  steps  forth 
from  an  institute  of  technology  has  by  far 
the  best  of  it.  It  is  an  easy  matter  at  any 
time  in  almost  any  of  our  large  cities  to  find 
graduates  of  Harvard  or  Yale  in  the  east,  or 
Michigan  or  Northwestern  in  the  west,  work- 
ing for  a  salary  of  twelve  or  fifteen  dollars 
per  week,  figures  which  a  corporation  or  any 
party  in  need  of  practical  knowledge  would 
hardly  think  of  naming  to  a  practical  man 
to  start  in  with.  We  need  more  technical 
institutions.  Every  large  city  should  have 
two  or  three  of  them.  When  once  this  is 
done  we  will  progress  as  a  nation  in  a  manner 
that  will  eclipse  all  people  of  all  times. 
There  are,  of  course,  croakers  galore  who 
take  but  scanty  stock  in  this  practical  train- 
ing of  young  men,  but  we  firmly  believe  that 
in  advocating  it  we  are  closely  in  touch  with 
a  large  majority  of  our  most  intelligent  and 
thoughtful  people. 


THE  DUPLEX  STOVE  SHOVEL. 

The  accompanying  cuts  give  a  top  and 
back  view  respectively  of  the  "  Duplex  " 
double-handle  stove 
shovel,  a  consignment 
of  which  has  just  been 
received  by  M.  &  L. 
Samuel,  Benjamin  & 
Co.  The  Duplex  is 
made  of  the  best  sheet 
steel,  heavy  and  extra 
strong,  but  its  chief 
feature  is  the  handle. 
This  is  made  of  two 
pieces,  forming  an  oval, 
andthescoopis  riveted 
between,  thus  uniting 
three  thicknesses  of 
metal  at  the  junction 
of  the  handle  and 
scoop,  imparting. great 
strength  where  most 
required,  and  where 
the  strain  is  the  great- 
est. 

AUSTRIAN  GLASS 

The  United  States 
consular  ( fficials  in 
Vienna  and  Prague 
have  sent  reports  to 
the  Government  on  the  plate  and  mirror 
glass  industries  of  Austiia,  which  contain 
much  technical  detail.  It  seems  for  over 
two  centuries  the  mirror  glass  industry  has 
been  established  in  Bohemia,  just  across 
the  Bavarian  border,  where  the  surrounding 
forests  guaranteed  a  plentiful  and  cheap 
supply  of  fuel.  At  first,  glass  for  beads  and 
bottles  only  was  produced.  In  the  latter 
half  of  the  last  century  Bohemia  held  the 


Top  View. 


first  place  among  the  glass  producmg 
countries  of  the  world.  The  value  of  the 
glass  manufactured  there  in  1799  amounted 
to  about  a  quarter  of  a 
million  sterling.  Early 
in  this  century,  how- 
ever, the  markets  began 
to  be  flooded  with  cheap 
English  and  French 
pressed  crystal  glass, 
with  which  Bohemian 
glass  could  rot  com- 
pete, and  notwithstand- 
ing tie  efforts  of  Bohe- 
mian glass  manufac- 
turers the  decline  of  the 
industry  was  inevitable. 
In  recent  years  it  has 
revived,  and  there  are 
now  in  Bohemia  about 
150  glass  works  and 
nearly  3,000  grinding 
establishments,  employ- 
ing nearly  30,000  per- 
sons. There  are  a 
number  of  glass  woiks 
in  other  Austrian  pro- 
vinces, and  in  Hungary 
there  are  over  70  in 
operation.  The  chief 
factories  for  producing 

Back  View.  p]ate    an(j    mirror   g[ass 

are  situated  near  Pilsen,  in  Bohemia.  The 
value  of  these  kinds  of  glass  depends  on  the 
purity,  and  the  greatest  possible  care  is  taken 
to  procure  materials  of  the  very  best  quality, 
and  almost  every  manufactuier  guards  the 
formula  of  his  own  special  mixture  as  a 
trade  secret.  The  substances  used,  though 
the  proportions  differ,  are  quartz,  purified 
potash,  hydrate  or  lime  or  marble,  saltpeter, 
arsenic,  manganese  and  smalt.  The  reports 
enter  into  numerous  details  of  the  various 
processes  of  manufacture — blowing,  tolling, 
grinding,  smoothing  and  polishing. 
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NEW  THINGS  IN  ART  HARDWARE. 

A  late  development  in  builders'  hardware, 
says  Age  of  Steel,  is  in  stamped  up  or 
embossed  work,  all  of  the  articles  being 
made  with  a  die  out  of  sheet  metal.  So  far 
this  has  been  confined  principally  to  bronze 
in  the  cheaper  grades,  but  it  is  now  being 
extended  to  steel,  and  also  to  the  higher 
grades  of  builder^'  hardware.  It  enjoys  the 
advantage  of  being  much  cheaper  than  the 
cast  work,  and  also  admitting  of  a  very 
broad,  free  treatment  of  design,  as  com- 
pared to  the  necessary  rigidity  of  the  mould. 
It  is  most  popular  in  antique  copper  or 
bronze,  and  is  destined  to  be  very  exten- 
sively used.  It  has  some  limitations,  inas- 
much as  there  are  a  few  articles,  those  made 
of  two  or  three  pieces,  which  cannot  be 
manufactured  in  this  manner,  but  these  are 
unimportant.  It  is  exceedingly  showv, 
and  when  the  metal  is  of  sufficient  thickness 
is  quite  as  durable  as  the  cast  bronze. 

In  the  high  grades  of  builders'  hardware 
the  prevalent  taste  is  for  the  romantic 
schools  of  ornamentation,  such  as  the  Em- 
pire or  Louis  XIV.  Some  of  the  more 
ornate,  such  as  the  Rcccoco,  are  having  a 
temporary  popularity  in  medium  grades. 
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BUSINESS  CHANGES. 

DIFFICULTIES,  ASSIGNMENTS, COMPROMISES. 

BUSINESS  has  not  been  profitable  with 
Janey  &  Crossan,  general   merchants, 
Northfield,   B.C.,  and   they    have  as- 
signed. 

F.  A.  Rider,  machinist,  Staples,  has 
assigned 

J.  C.  Mallette,  general  merchant,  Bedford, 
Que.,  has  assigned. 

A.  Gaieiu,  wholesale  carnage  hardware, 
Montreal,  has  assigned. 

C.J.  McRac,  general  storekeeper,  Stayner, 
is  offering  to  compromise. 

E.  C.  Gooden  &  Co.,  general  merchants, 
Baie  Verte,  N.B.,  have  assigned. 

Bunyan  &  Flannery,  general  merchants, 
North  B  iy,  are  offering  to  compromise. 

Nolan  &  Co.,  stoves  and  tinware,  have  as- 
signed. Liabilities,  $6,000,  and  assets, 
$3,000 

Carson  Price,  Holland  Centre  and  Berke- 
ley, general  storekeeper,  has  obtained  an  ex- 
tension. 

Lewis  E.  and  Charles  S.  Jost  have  regis- 
tered a  partnership  in  Sydney,  N.S.,  to  carry 
on  business  as  general  merchants  under  the 
style  of  Jost  Bros. 

CHANGES. 

J.  H.  Chute,  general  merchant,  Middle- 
ton,  N.S.,  has  sold  out. 

The  Bain  Wagon  Company,  Woodstock, 
has  sold  out  to  J.  McKellar. 

James  Williamson,  furniture  dealer,  has 
been  succeeded  by  C.  W.  Johnston. 

John  Ferguson,  livery  stable  keeper,  Port 
Stanley,  has  sold  out  to  Fred.  A.  Going. 

Rose  Armstrong  has  been  registered  pro- 
prietress of  the  general  business  of  H.  Levis 
&  Co.,  East  Clifton,  Que. 

The  estate  of  Peter  Campbell,  general 
merchant,  Arichat,  N.S.,  has  been  recon- 
veyed  to  him  by  assignee. 

E.  T.  Hetherington  has  been  registered 
proprietor  of  the  general  business  of  S. 
Hetherington,  Hatley,  Que. 

PARTNERSHIPS    FORMED    AND    DISSOLVED. 

Senecal  &  Lussier,  general  merchants,  Sf. 
Charles,  Que.,  have  dissolved. 

Jones  &  Vincent,  general  merchants, 
Sweetsburg,  Que.,  have  dissolved. 

N.  J.  Holden  and  G.  E.  Muir  have  regis- 
tered a  partnership  to  carry  on  business  in 
Montreal  as  importers  of  oils  under  the  firm 
name  of  N.  J.  Holden  &  Co. 

John    H.   Wadsworth    and   Jacob   Gelse 

have  registered  a  partnership  in  Montreal 

to  carry  on  business  under  the  style  of  the 

Montreal  China  and  Glass   Decorating  Co. 

SALES   MADE   AND   PENDING. 

The  general  slock  of  Geo.  Hutchinson  & 
Sons,  Alliston,  is  to  be  sold  by  auction  28th 
inst. 

The  stock  of  A.  J.  Dubuc,  general  mer- 
chant, St.  Hyacinthe,  Qui,  is  10  be  sold  by 
auction  30th  ins'. 


The  stock,  etc.,  of  Dougall  &  Lawton, 
wholesale  lamp  goods,  Montreal,  are  ad- 
vertised to  be  sold  by  auction. 

FIRES. 

Chew  Bros.'  shingle  mill,  Midland,  has 
been  burned. 

Wm.  Dunbar's  saw  mill  at  Sterling  Falls 
has  been  burned. 

Wm.  Dore,  carriage  maker,  Wingham, 
has  been  burned  out. 

Felix  Delishe,  general  merchant,  Pierre- 
ville,  Que  ,  has  been  burned  out. 

Wm.  Sutherland,  general  merchant  and 
hotel  keeper,  Sheet  Harbor,  N.S.,  has  been 
burned  out. 

Wm.  Clew  and  Geo.  F.  Smith, both  general 
merchants,  of  Woodstock,  N.B.,  have  been 
burned  out. 


SHE  TRIED  THE  BATH. 

A  maiden  lady,  of  doubtful  age  but  un- 
doubted respectability,  wished  to  purchase  a 
bath  for  her  bath-room,  and  the  one  she 
selected  reposed  in  the  centre  of  an  iron- 
monger's shop.  As  this  good  lady  was  of 
an  enquiring  turn  of  mind,  and  was  also 
nothing  if  not  practical,  she  then  and  there 
determined  to  try  the  article  before  buying. 
Accordingly,  assisted  by  the  now  blushing 
assistant,  she  proceeded  to  get  into  the  bath 
in  all  her  finery,  and  lay  down  at 
full  length,  irrespective  of  damage  to 
hat  and  jacket,  and  from  this  coign 
of  vantage  discoursed  upon  the  merits  or 
otherwise  of  the  bath,  so  far  as  they  affected 
her.  A  worthy  carpenter  entering  the  shop 
at  the  same  time  beat  a  hasty  retreat,  think- 
ing he  had  made  a  mistake,  and  was  intrud- 
ing upon  a  private  rehearsal,  and  several 
members  of  the  staff  had  to  retire  to  give 
vent  to  their  feelings.  After  sundry  scram- 
bles on  the  polifhed  and  sloping  surface  of 
the  bath,  the  good  lady  a:  last  gained  her 
feet  and  closed  the  bargain.  Who  will  say 
after  this  that  the  draper  has  the  most  ex- 
citing and  interesting  experiences  in  dealing 
with  the  fair  sex,  or  that  our  heavy  and 
sombre  trade  does  not  have  its  light  and 
comic  side  ? — Hardwareman. 


ENGLISH  TRADE  MENACED. 

I  hear  that  some  of  the  electroplaters  are 
finding  it  to  their  advantage  to  buy  glass 
direct  from  the  works  in  Austria.  I  was 
recently  shown  some  Austrfan  salad-bottles 
which  had  cost  nearly  a  third  less  than 
those  of  English  make.  One  Birmingham 
firm  have  just  started  their  works  on  a  non- 
society  basis,  and  I  hear  that  another  are 
going  to  follow  suit,  as  they  find  they  cannot 
produce  goods  at  a  profit  in  these  days  of 
keen  competition,  owing  to  the  restrictions 
to  which  they  are  subject. d  by  the  men's 
society.  The  latter  body  is  becoming 
alarmed  at  the  increasing  number  of  un- 
employed members. — Vulcan,  in  Iron- 
monger. 


SITUATIONS  VACANT. 


HARDWARE  CLERKS-INCREASE  YOUR  IN- 
COME by  showing  The  Hardware  Dealer's  Maga- 
zine to  5  our  local  hardware  merchants  and  manufac- 
turers. Subscription  $1.00  a  year.  Liberal  commission. 
For  sample  copy,  terms,  etc.,  address  D.  T.  Mallett, 
Publisher,  78  Reade  St.,  N.Y 


Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All    sizes    of   Hot    Pressed 
Nuts,  Square  and  Hexagon 


Roofing  aod  Building  Paper 

Tarred    Felt, 
Dry  and  Tarred  Sheeting 

Building  Paper, 
2  and  3  Ply  Ready  Roofing, 
Pitch,  etc., 

In  stock  here  for  the  convenience  of  the  Trade. 

Alex.  Me  Arthur  &  Co.,  Montreal 


Western 
Representatives 


H.  D.  SIMMONS  &  CO., 

85  York  Street,  TORONTO. 

TELEPHONE    2164. 


OUR  SALES  OF 


"BURHAM 


»   Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  other 
Try  it  and  be  convinced 


Sole  Consignees  for  Canada, 


MCRAE  &  CO.,  OTTAWA 
ZMZTTlDTlSrS 

Celebrated  Newfoundland 

Liquid  Fish  Glue 

The  high  reputation  for  excellence  which  our  Glue 

has  enjoyed  for  many  years  is  a  guarantee  of 

the  SUPERIOR  quality  of  our  manufacture. 


THE  ART  METR0P0LE,  Agents. 

131  Yonge  St.,  TORONTO. 

1879 ESTABLISHED 18  79 

Essex  Handle  and  Wood-Turning  Works 


You  can  make  no  mistake  by  placing  your  order  for 
Axe  Handles  with  us.  Our  Shaved  Pattern  Second 
Growth  Axe  Handle  is  undoubtedly  the  best  bandle  in 
the  market.  Our  Polished  Octagon  Axe  Handle  cannot 
be  improved.  Our  Second  Growth  Oak  is  a  beauty. 
Our  timbers  the  toughest  and  patterns  the  best.  Ship- 
ment for  June  and  July  exceeds  three  thousand  dozen. 
Let  us  have  your  specification  for  future  shipment  now 
and  you  will  be  pleased. 

GARDNER  BROS.  &  CO.. 

ESSEX,    ONT. 
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HARDWARE 


WHAT  THE    SLATE  DID. 

MY  companion  is  now  the  honored 
and  trusted  president  of  a  prominent 
bank,  but  for  more  than  forty  years 
previous  he  had  been  connected  with  the 
hardware  trade,  and  his  name  to-day  is  at 
the  head  of  a  large  and  prosperous  incor- 
porated company  in  wholesale  hardware  and 
well  known  in  three  states. 

We  had  been  discussing  some  details  of 
bank  management,  when  he  asked  :  "  Did 
I  ever  tell  you  about  my  lucky  slate  ? " 

I  answered  that  he  never  had,  but  I  was 
quite  ready,  then  and  there,  to  be  told  about 
it. 

He  sat  back  in  his  chair,  and  his  face  took 
on  a  look  of  enjoyment,  as  if  the  recollections 
and  associations  were  pleasant  to  recall. 

"When  I  went  into  business,"  he  said,  "I 
had  but  very  little  money.  Just  as  we  had 
got  fairly  started  the  panic  of  '57  struck  us.  I 
literally  did  not  close  my  eyes  for  two  suc- 
cessive nights,  while  I  worried  over  the  situ- 
ation. We  had  bought  goods  too  freely  ; 
many  bills  were  now  due,  and  though  we 
had  enough  coming  to  us  to  make  us  easy, 
if  collected,  there  was  every  reason  to  sup- 
pose that  our  customers  would  plead  the 
panic  as  a  good  excuse  for  their  inability  to 
pay.  I  had  a  partner  who  was  no  use  what- 
ever to  me  in  this  crisis.  He  was  a  fellow 
who  was  expert  in  scattering,  but  a  failure 
in  drawing  loose  ends  together.  I  blamed 
myself  for  having  ordered  goods  so  blindly 
and  so  recklessly.  I  determined  that  if  I 
pulled  through  I  would  make  a  change  in 
my  methods  or  go  out  of  business. 

"  I  went  to  the  bank  and  said  to  the 
cashier  :  '  I  am  in  trouble — great  trouble. 
If  I  can't  get  some  help  I  shall  be  forced  to 
the  wall.'  '  What's  the  matter,'  he  asked  ; 
'  trusted  out  too  much,  like  every  young 
fellow  who  starts  business  ?' 

" '  Yes.' 

"  '  Yes,'  said  he  '  I  know  just  how  it  goes  ; 
you  are  acquainted  with  everybody  and 
everybody  is  acquainted  with  you.  Any- 
thing they  want  in  your  line  they  have  only 
to  ask  for  ;  payment  can  take  care  of  itself. 
I  suppose  about  every  farmer  in  the  county 
owes  you,  but  tells  you  that  he  can't  pay  ? ' 

"'Yes.' 

"  '  Just  so  ;  it's  the  same  story  everywhere. 
Well,  what  have  you  to  offer  for  money  ?' 

"'All  I  can  give  you  is  my  own  note.  I 
shall  not  ask  anyone  to  endorse  for  me,  for 
I  will  not  endorse  for  any  man.  If  you  can 
lend  me  some  money  on  my  note,  I  will  go 
through  all  right,  and  I  have  learned  a 
'lesson.' 

"  '  How  much  did  I  want?' 

"  I  told  him. 

"'All  right  ;  make  out  your  note.' 

"  On  my  way  back  I  went  to  a  book  store 
and  bought  a  double  slate  and  a  pencil, 
which  I  tied  to  the  frame.  1  called  my 
partner  and  our  one  clerk  to  look  at  ths 
slate.     '  This  is  to  be  at  the  cash  drawer, 


and  from  this  moment  I  want  every  sale  we 
make  entered  on  this  left  side,  and  every 
payment,  no  matter  how  small,  minuted  on 
the  other  side.'  My  partner  pooh-poohed 
the  notion.  'You  can't  keep  it  up  three 
days,'  said  he.  '  No  one  can  stop  to  enter 
a  sale  when  another  customer  is  waiting  for 
his  attention.'  I  told  him  it  could  be  done 
and  must  be  done.  If  he  couldn't  do  it 
with  his  sales,  I  would  do  it  for  him.  I  told 
him  it  was  absurd  to  say  that  we  two  and 
our  clerk  could  not  do  business  with  some 
system.  That  the  cash  must  be  made  up 
every  night,  and  if  out  of  the  way,  we  must 
have  our  business  so  well  in  mind  that  we 
could  recall  every  transaction  of  the  day  and 
correct  any  errors.  '  Then,'  said  I,  '  I  shall 
enter  these  daily  sales  in  a  book,  and  my 
purchases  next  month  will  not  be  one  dollar 
more  than  our  sales  foot  up  for  this  present 
month.  I  am  not  going  to  lie  awake  again 
over  bills  that  I  can  see  no  way  to  pay.  As 
our  sales  increase,  if  they  do  increase,  I  shall 
also  add  to  my  purchases  ;  but  until  that 
time  my  limit  for  any  month  shall  be  the 
amount  of  the  previous  month's  cash  sales.' 

"  My  partner  still  felt  disposed  to  ridicule 
the  slate,  but  he  saw  that  I  was  mightily  in 
earnest.  We  began  the  new  system  that 
very  hour,  and  we  kept  it  up.  Every  night 
for  five  years  I  made  up  the  cash  myself, 
and  if  it  was  out  of  order,  I  kept  at  work 
among  all  of  us  until  we  finally  recalled  the 
missing  transaction  that  was  necessary  to 
make  a  balance.  I  paid  off  my  note  in  the 
bank  when  it  fell  due,  but  I  gauged  my  pur- 
chases by  our  sales  so  that  I  was  not 
cramped  again. 

"  One  day  the  banker  came  into  the  store 
smiling,  as  if  he  had  a  joke  on  me,  saying  : 
'  Lon,  what  is  this  Carter  tells  me  ^ibout 
some  slate  you  have  ?  What  is  it  ?  I'd  like 
to  see  it.' 

"  I  pointed  to  the  slate  lying  on  the  ledge 
near  the  cash  drawer  :     'There  it  is.' 

"  '  But  what  is  it  ?  I  didn't  catch  Carter's 
point,  but  I  was  interested  enough  to  come 
over  here  to  see  it.' 

"  I  told  him  to  go  behind  the  counter  and 
look  at  it.  He  did  this,  and  then  looked  for 
an  explanation.  I  gave  it,  telling  him  it 
was  started  the  day  that  I  made  the  loan  at 
his  bank  ;  that  it  gave  me  a  pictuie  each  day 
of  my  business,  and  educated  us  all  as  to  the 
value  of  a  little  item,  if  that  item  happened 
to  prevent  our  cash  from  balancing,  and  also 
that  by  the  lessons  taught  me  one  month  I 
gauged  my  purchases  the  next. 

"  He  looked  at  the  slate  in  an  amused 
way,  laid  it  down  and  started  for  the  door, 
but  before  he  reached  that  he  turned  around 
and  said,  in  a  voice  intended  for  my  own 
ears  :  '  Lon,  whenever  you  want  to  borrow 
any  more  money,  come  to  me  and  you  can 
have  it.' 

"  But  my  slate  took  me  out  of  the  ranks  of 
the  borrowers,  very  soon,  placing  me  where 
I  could  pay  cash    for  goods,  and  even  dis- 


count my  bills.  We  have  been  through  some 
severe  panics  since  '57,  but  I  was  able  to 
sleep  at  nights,  so  far  as  worry  about  busi- 
ness was  concerned.  That  is  the  story  of 
my  slate  ;  but  now  to  get  back  to  our  busi- 
ness here." 

But  it  seems  to  me  that  the  story  is  worth 
telling  to  a  larger  audience. — Wm.  H. 
Maher,  in  N.Y.  Hardware. 


TO  IMPROVE  PIG  IRON. 

A  patent  process  for  improving  pig  iron 
after  it  is  cast  is  being  tried  at  the  Little 
Bell  furnace,  Bessemer,  Ala.  It  is,  says 
Iron  Trade  Review,  the  F.  rtinolite  process, 
and  consists  in  running  pig  metal  from  the 
furnace  into  ch  lis,  heavily  coated  with  a 
wash  of  impure  graphite,  apparently,  con- 
taining about  75. 1 1  per  cent,  of  carbon.  The 
metal  is  supposed  to  absorb  some  of  the 
carbon  and  become  stronger  and  softer, 
probably  somewhat  on  the  principle  of  ce- 
mentation. It  makes  a  very  smooth  clean 
pig,  shows  ilightly  less  chill  than  untreated 
metal  in  chills.  Tests  so  far  made  seem  to 
indicate  a  gain  of  strength  in  test  bar  and 
in  pig,  and  a  slight  increase  of  carbon  in 
the  metal  as  well  as  slight  changes  in  the 
other  chemical  constituents.  Tests  made 
at  the  Howard  Harrison  Pipe  Works  of  this 
metal,  as  compared  with  untreated  pig  of 
the  same  cast,  are  said  to  have  shown  de- 
cided superiority  in  fluidity  and  strength  for 
the  Fortinolite  metal. 


THE 

Best  Upsetter 

A  Poor  Upsetter  means  to  the  black- 
smith who  buys  ojOOEM^ju  it  money  thrown 
away.       In    the '^^^^f-long  run  it  don't 


array,  in         tiiv*        ^>*-     ■— ■^»v      "f    XUliC     iuii    ll    uuu    l 

pay  a  merchant  ^x^^*  to  handle  goods 
that  are  not  sat-  ^>/sn.9^  isfactory  to  his 
customers.  Jardine's  Patent  Tire  Upsetter 
is  reliable  and  durable,  and  moderate  in 
price. 


A.  B.  JARDINE  &  GO. 

Manufacturers  Blacksmiths'  Tools 
HESPELER,  ONT. 


HEADQUARTERS 


Tinners'  Hardware 
**£  Roofers'  Supplies 

Largest  Stock  prjces  Lower 

Greatest  Variety  Than  Ever 

Write  us  before  buying  elsewhere. 

BERGER  BROS., PHILADELPHIA 


HARDWARE 
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DOwSWell  BRoS. 

HAMILTON,  ONTARIO 

MA.NUFACTU RKRS   or 

Clothes  Wringers,  Mangles, 
Churns,  Washing  Machines, 
and  Household  Specialties 


Prices  are  low  but  you  will  find 
our  goods  first-class.  Send  for 
Catalogue 

Eastern  Agents 


I.  L. 


&  SON,  -  Montreal 


THE 


Universal 
VaRniSh 


Is  a  leader  for   Inside  or 
Outside  Work. 


A.    RAMSAY   &   SON 

MONTREAL. 


Calcined  Piaster.         Sewer  Pipes. 

Chimney  Linings  and  Tops. 

Mortar  Stains.  Fire  Bricks  and  Clay 

Enamelled  Porcelain  Sinks. 

English  and  Belgian  Portland  Cements 

and  General  Builders' 
and  Contractors'  Supplies. 


W.  McNally  &  Co. 

MONTREAL. 

Pigou,  Wills  &  Lawrence 


Limited. 


II  QUEEN  VICTORIA  ST.,    -    LONDON,  E.  C. 

Sole  makers  of  the 

"ALLIANCE" 

PRIZE  SPORTING  POWDER 

THE    TKADE    OSU'    SUPP-LIED. 


A  COAL  GAS  RANGE. 

WILLIAM  TAYLOR,  Stour  Valley 
Foundry,  Smethwick,  Eng.,  is  the 
inventor  and  patentee  of  a  range  in 
which  coal  and  gas  can  be  used  for  cooking 
and  heating  purposes,  separately  or  in  com- 
bination, or  in  a  variety  of  ways,  as  ex- 
plained by  a  contemporary.  A  gas-heated 
oven  is  provided  on  one  side  and  a  coal- 
heated  oven  on  the  other.  In  other  patterns 
the  two  ovens  are  heated  either  entirely  by 
coal  fire  or  entirely  by  gas.  In  the  latter 
case,  also,  a  coal  fire  can  be  used  in  the 
grate  in  the  centre  in  the  ordinary  way  for 
heating  a  boiler  for  bath  and  other  purposes. 
A  further  variation  can  be  made  by  arrang- 
ing a  gas-oven  on  one  side  and  a  coal-heated 
boiler  on  the  other,  and  with  or  without 
grille  and  boiler  burners  for  gas  on  top  of 
the  oven.  The  grille,  burners,  etc.,  in  such 
cases  are  arranged  so  as  not  to  project  above 
the  level  of  the  top  plate  of  the  oven.  The 
gas  is  supplied  for  cooking  purposes  through 
specially  constructed  tubes,  all  the  burners 
being  arranged  so  as  to  allow  of  the;r  being 
readily  removed  for  cleaning  or  repairing 
purposes.  The  tubes  forming  the  burners 
are  shaped  at  the  ends  so  as  to  rest  upon  the 
supply-pipe,  while  a  hollow  arm  is  carried 
down  to  the  floor  from  the  underside  of  the 
tube  or  burner  under  the  door  of  the  gas 
oven  or  stove  to  admit  air  from  the  exterior. 
The  tubes  or  burners  of  the  grille  and  boilers 
are  also  portable,  except  that  the  hollow  arm 
is  not  required  between  the  top  bars  of  the 
hob  and  grille.  A  moving  metal  deflector 
in  two  parts  is  provided,  one  moving  back- 
ward and  the  other  forward  when  required 
for  boiling  purposes — this  deflector  working 
in  a  rabbet  in  the  hot  plate. 


A   NEW  FORM  OF  RAIL. 

William  T.  Manning,  chief  engineer  of 
the  Baltimore  and  Ohio  railroad,  has 
recently  been  granted  a  patent  on  an  im- 
proved form  of  rail.  The  head  of  this  rail, 
instead  of  being  symmetrical,  as  is  custom- 
ary, is  made  one-sided,  says  American 
Manufacturer.  Mr.  Manning  claims  that  a 
large  proportion  of  the  rails  on  curves  are 
thrown  away  before  they  are  worn  out,  for 

the  reason   that   the  inside  of  the  head  is 

• 

worn  off,  and  that  by  placing  this  rail  in  the 
track  with  the  wider  side  of  the  head  on  the 
inside,  and  after  it  has  become  pretty  well 
worn  either  turning  the  rail  end  for  end  or 
placing  it  on  the  other  side  of  the  track,  it 
will  last  twice  as  long  as  a  rail  of  the  usual 
form.  It  is  not  claimed  that  this  rail  will 
have  any  great  advantage  over  the  common 
form  in  straight  track,  but  its  great  advan- 
tage will  be  found  on  roads  where  there  is  a 
large  percentage  of  curvature.  It  is  stated 
that  on  such  roads  the  hirh  rail  on  the 
curves  is  often  replaced  several  times  with- 
out disturbing  the  inside  rail. 


ADAM   HOPE 
&  CO., 

•    HAMILTON 


Offer  for  Sale 
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"Pioneer"  and  "Sloss 

PIG    IRON 


These  are  fine  foundry  irons,  being  strong 

and  large  scrap  carriers. 
Also  all  the  well-known 

Scotch  Brands, 

Broken  Car  Wheels, 
and  Railway  Cast  Scrap. 


Canada  Iron  Furnace  Co.,  Ltd. 


Manufacturers  of 


CHARCOAL   PIG   IRON 

MONTREAL. 

brand  "c.  |.  F."  WE  RIM 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO.  E,  DRUMMOND, 

Managing  Director  and  Treasurer 

BEWARE  OF  PIRATES 

Who  all  but  infringe  the  laws 
of  Copyright  and  mislead  the 

public  by  twisting  words. 


JOHN  LUCAS  &  CO.'S 

Imperial  French  Green 

IS  THE  ORIGINAL  AND  ONLY  RELIABLE 


ftorse  Glippers 

Gem  and  H,  Boker. 

FINEST  QUALITY 

New    Stock    Just    Arrived 


RICE  LEWIS  &  SON,  Ltd. 

TORONTO,  ONT, 
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TELEPHONE    1780. 


J.  H.  FARR  &  CO.  "-fflof  F|NE  varnishes 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,  Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 

8  to   16    MORSE    STREET,        -         -        TORONTO        ONT. 


For    Iron  Fencing 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
j  Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


W.  &  Sr  BUTCHER,  Sheffield,  England,  Makers  for  over  ONE  HUNDRED  YEARS 

of  the    celebrated    "WADE    &    BUTCHER"     Razors,    and    the    Original   Manufacturers 
of  Hollow  Ground  Razors,  can  with  confidence  highly        ^-^         /7ri  c-T^rra  /73  c?  nn  w 

recommend  their  goods  and  particularly  their  V~J/  '  tOJ)sr7Pv^?T>^\>^\^^'  p^» 
Brand  as  being  the  most  perfect  Extra  Hollow  Ground  Razors  ever 
manufactured  and  especially  suited  for  the  use  of  Barbers  and  for  priv- 
ate use.  Genuine  Razors  are  marked  with  one  of  the  following  Corpor- 
ate Trade  marks  : 


WADE  &  BUTCHER, 
SHEFFIELD,  ENGLAND. 


OR 


OR 


®m> »iB 

JAMES  HUTTON  &  CO.,  Agents, 


FOR  SALE  BY  ALL  DEALERS  IN  HARDWARE,  CUTLERY  and  FANCY  GOODS 

Montreal 


CURRENT    MARKET    QUOTATIONS 


METALS. 


Tin. 

Liamb  and  Flag— 

56  and  28  lb  ingots,  per  lb   . .  20,    21 
Straits "     ....  20.    21 

Tin  Plates—  Charcoal  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes 85  50  $5  75 

IX              "           6  75    7  00 

I.X.X.,        "           8  00    8  25 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 3  75    4  00 

IX              "             4  75     5  00 

.       ix'.X.,        "            5  75     6  00 

I.XXX.,     "             6  75     7  00 

D.C.,12ixl7         3  50    3  75 

nx          4  50    4  75 

D.X.X.        "            4  75    5  CO 

Note. -Other  brands  might  be  shaded 

by  25c.  per  box. 

Coke  Plates— Bright 

Bessemer  Steel— 

I.C.,  usual  sizes    3  35     3  50 

I.C.,  special  sizes 3  60    3  75 

Carcoal  Plates — Terne. 

Dean  or  J.G.  Grade— 

I  C.  20  X  28,  112  sheets   . .     6  50    6  75 

I.X.  Terne  Tin 8  75    9  00 

Old  process  I.C 13  00 

..  "      I.X 16  OC 

Charcoal  Tin  Boiler  Plates. 

Cooklev  Grade—  Per  lb. 

X.X.",  14x56,  50  sheet  bxs  ) 

14x60,  "  >   6c,     6|c 

1**65.  ) 

Tinned  Plates 

72x30  up  to  24  gauge 6J     6J 

26        "     6j     7 

28         "     7J     7$ 

Iron  and  Steel. 

Base  Price 

Common  Bar,  per  100  lb    ..  SI  85  190 

Refined      "  "  ..     2  35  2  65 

HorseShoe  "  "  ..     2  60  2  76 

Band  "  "  ••     2  25  2  30 

Boop  "  '  -2  25  2  30 

Swedish         "  "  -.4  00  4  25 

Sleigh  Shoe  Steel 2  50 


Tire  Steel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb    0  10    0  14 

Russian  Sheet        "         0  10J  0  11 

Tank  Platesl-5  and  thicker  2  00    2  25 

Biiler  Rivets 4  50    5  00 

Boiler  Tubes. 

i-inch    10Jc 

-inch   13J 

Steel  Boiler  Tlate. 

\  inch  *2  45 

16     "      2  35 

»4      "      ud  thicker  2  25 

Sheet  Iron, 

:  to  20  gauge   : 2  50 

2  35 

2  45 

2  65 


22  to  24 

26 

28 


Canada  Plates. 


Alldull 2  50    2  o5 

J  polished 2  55    2  60 

All  Bright  2  85 

Iron  Pipe. 

Wrought  67$  to  70  p.c. 
Galvanized,  45  to  50  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  57$  p.c. 

Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 4$,  4} 

26  gauge,  "       it,  5 

28     "  "       5.    5J 

Gordon  Crown— 

16  to  24  gauge,  per  lb  4J,  4$ 

26  gauge,  "         4$,  4f 

28      "  "  4J,  5 

Note— Cheaper  grades  about    I  cen 

per  lb  less. 

Chain. 

Proof  Coil, 3-16  inch,  per  lb 6    6  3-5 

1        "  ....4|     ' 


5-16 

% 

7-16 
V» 
% 

3i 


4i 
4i 
3i 


..2  4-5 


Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    165 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 


5  90 
2  70 


0  50 


1  10 


Copper — Ingot. 

English  B.  S   ton  lots  0  10$  0  11 

Lake  Superior  0  10$  0  11 

Bolt  or  Bar. 

Cut  lengths,  round,  $  to?  in.  $o  £0  $0  22 
"  round  &  square 

1  to  2  in 0  19    0  21 

Vote—  Complete,  lengths  abou    <ifteen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

Untinned,  14  oz,  and  light, 
16  oz,  14x48  and  14x60   $0  14    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  14$  0  16$ 

Note — Extra  for  tinning,    2  cents  per 

pound,  and  tinning  and  h alf  planishing 

3  cents  per  pound. 

Planished  and  tinned,    14x 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 

4x6  f  t,  25  to  301b  ea,  per  lb..  0  16    0  17 
"        35  to  45      "  "        ..0  14$  0  15$ 

"       50  lb  and  above  per  lb  0  14    0  14$ 
Boiler  <&  T.  K.  Pitts 

Plain  Tinned   per  lb 0  19 

Spun  "         0  23 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge .0  18  0  20 

27  to  30      '•     ..  0  20  0  21 

30  and  up 0  23  0  26 

Sheets,  hara-rolled  2x4  ft...  0  21  0  23 

Zinc   Spelter. 

Foreign,  per  lb 0  04 J  0  04| 

Domestic    "      0  04$  0  04$ 

Zinc  Sheet. 

5  cwt  casks 0  04| 

Part  casks 0  05 

Lead. 

Imported  Pig,  per  lb 0  iif    0  02 j 

Domestic  "       0  02| 

Bar,  1  pound 0  94$ 

Sheets,  2$  lbs,  sq.  ft,  by  roll  0  04 J  0  044 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  041  0  04$ 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  30  p.c. 
discount. 


Note— Cut  lengths,  net  price  ton  lots 
30  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  7$c. 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  13$  0  14 

Standard  0  12$  0  13 

Wire 0  17    0  19 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's.perlb  $0  101  0  11 

Other  makes  "     0    9}  0  10 

White  Lead. 

Pure,  Assoc,  guarantee,    ground 

in  oil,  25  lb.  irons,  per  cwt  4  50  4  75 

No.  1  Do "  4  50 

No.2  Do "  4  25 

No.3  Do "  4  10 

Prepared  Paints. 

(In  1,  $  and  1  gallon  tins.) 

Pure,    pergallon 8105 

2nd  qualities    "      0  90 

Barn(inbbls)  0  80      0  90 

Colors  in  Oil. 

(25  lb  tins,  Standard  Quality.) 

Venetian  Bed,  per  lb 0  05 

Chrome  Yellow    '*     Oil 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green   0  09 

Chrome    "         0  08 

French  Imperial  Green  0  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwt  1  35  1  40 
"       (J.F.L.S.)"        "  2  75    . 

"  "      Royal         "        "  1  10  1  15 

Venetian  Red,  (best)  "  "  1  80  l  90 
English  Oxides  per  cwt  3  00  3  25 
American      "     )      ..        .,  x  25  1  90 

Canadian     "     S 

Paris   Green,  per  lb  0  15    0  16 

Burnt  Sienna,  pure,  per  lb  0  08$ 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  .black  "       0  09 

Chrome  Yellows"      0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greens  "      0  12 

Golden  Ochre  0  03} 


HARDWARE 
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Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  SO 

Extra         '  "        0  90 

Brown  Japan  "        0  65 

Brown  Japan,  Turpentine  p.  Ral.  0  85 
No.  1  Carriage  •'       1  30 

Gold  Size  Japan       per  gal.  1  00    1  21) 
Pure  Orange  Shellac       "       1  95    2  05 

Hard  Oil  Finish       130 

Oil  Shellac 140 

White  Shellac 2  25 

Linseed  Oil  (in  bbls) 

Raw,    per  gal  0  £3 

Boiled        "       0  56 

Turpentine  (in  bbls) 
Selected  Packages,  per  gal    0  43 
Castor  Oil. 

Best,  perlb 0  06|  0  06J 

Cod  Oil. 

Cod  Oil,  per  gal 0  50    0  51 

Glue  (in  bbls) 

Common,  0  07J  0  08 

French  medal 0  09J  0  (9$ 

Cabinet,  sheet 0  11    0  12 

White.extra  0  16    0  18 

Gelatine   0  20    0  30 

Strip   0  16    0  18 

Coopers    0  19    0  20 

A  1  clear 0  09 

Liquid  Glue— F.  LePage's,  dis.  20  to 
25  per  ct.  off  list ;  Munn's,  dis.  25  to  30 
per  cent,  off  list. 


0  54 

0  57 


0  44 


HARDWARE. 

Ammunition — Cartridges. 
B.  B.  Caps,  51  and  5  per  cent. 
Kim  Fire  Pistol,  dis.40to  45  p.c.  Anier. 
Rim  Fire  Cartridges,  Dom.  50&5  p.c. 
Rim  Fire,  Military,  net  list,  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  pistol  sizes, 

Dom.  30  per  cent. 
Central    Fire    Cartridges,    sporting 

and  military,  1  >  and  5  per  cent. 
Central  Fire,  Military  and  Sporting,    Clark's 


Axle  Grease. 

L'er  gross  7  00  13  00 

Bath  Tubs. 

Zinc  discount 4  00    4  25 

Copper,   discount,  5(1  p.c.  off  Revised 

list. 
Steel  Clad  20  p.c.  dis. 

Bells—  Hani. 
Brass,   60    to  66jj. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs, Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 
Cow. 
American  make.discov.n  t  60to60  and 

5  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American, eacn 2  00    5  00 

House 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  perdoz   3  35    4  75 

Moulders'    "      7  50  10  00 

Blacksmiths'   discount   35,40  percent 
Belting. 

Agricultural,  50  per  cent. 
No.  1,  leather  dis.  40  &  5  p.c.  to  45  p.c. 
Best,  ditto,  30  to  33J  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits— Auger. 
Gilmour's  dis  60  per  cent. 
Excelsior,  discount  60percei.<,. 
Rockford  Common,  65  to  65  and  5  p.c. 

"        Perfection,  50  and  10  per  c. 
.Tenmng'sGen,netlistto5p.centdis 

Car. 
Gilmcur's,  47J  to  50percb.it 

Expansive 
Clark's,  15  per  cent. 
Excelsior,  10  percent. 
Gimlet 


Carpet  Sweepers. 

Bissell,  per  doz 22  50 

World  '  21  75 

Daisy,  " 24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,        "       30  00    33  00 

Cartridges — See  Ammunition  . 
Castors. 
Bed,  new   list,  dis.  50pc.  )  to  50  i»nd  5 
Plate  dis.50pc   J     percent. 

Cattle  Leaders. 

No  31  and  32,  per  gross 8  50  1125 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  ....      1   10 

Queenston       "  l  10 

Napanee  "  i  10 

Chalk. 
Carpenters'  Colored,  per 

gross  0  45    0  75 

White,  lump,  per  cwt   0  60    0  65 

Red 0  05     0  06 

Crayon,  pBr  gross    0  14     0  18 

Chisels — Socket,  Framing  and  Firmer 
American, dis  70  and  10  per  cent . 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85     4  00 

Churns 
Daisy  or  Deader,    dis.    from    factory 


Glass.—  Window. 
Box  Price. 


Size 
United 
i  nches 
14  to  25 
26  to  40 
41  to  50 
51  to  60 
61  to  70 
71  to  80 
81  to  85 
86  to  90 
91  to  95 
96  to  100 
101  to  105 
106  to  110 
111  to  115 


Star. 


Per 

50  ft 


11  5 
1  30 


Per 

100  ft. 

2  20 
2  50 

2  90 

3  20 
3  50 

3  90 

4  40 

5  00 


Double 
Diamond 
Per 

50  ft.  100 


1  50 
1  75 


4  00 

4  50 

5  00 

5  75 

6  50 

7  75 
9  (0 

10  50 
12  00 
14  00 
16  00 


Amer.  net  list.      B.B.  Caps,  discount 

45  p.c.    Amer. 
fioaded  and    empty  Shells,  "  Trap  " 

and  "  Dominion  '    grade, 25  p.c 
Shot. 
Canadian,  common,  20  per  cent. 
Brass  Shot  Shells,  55  and  10  p   c. 
Primers,  30  per  cent. 

Wads. — Baldwin's. 

per  lb 
Best  thick  white  felt  wadding, 

in  Jib.  bags 1  00 

Best  thick  brown   or  grey  felt 

wads,  in  $  lb.  bags 0  70 

Best  thick  white  card  wads,   in 

boxes    of   500    each,    12   and 

smaller    gauges 0  99 

Best  thick  white  cird   wads,  in 


per  doz 0  65 

Diamond,  Shell  "       100 

Nail  and  Spike,  per  gross    2  25 

Blacking,  (Catchpole's). 

No.l,  Egyptian  Blacking.  

"2  "  " 


9  00 
4  50 


Blind  Rollers. 

Annex    perdoz.     125 


Mascot 
Erminie 


1  35 
1  12 


Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0 

Bolts. 
Carriage,  dis,  70  and  10  p.c. 
Tire,  dis   60  to  60  and  10  per  cent 
Stove,  dis.,  fiO  and  10  p.c. 
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boxes  of  500 'each,  1C I  gauge.....  0  35    Elevator,  dis.,  35  to  40  p.  c. 
Best  thick  white  card  wads,  m  Machine,  dis.,  70  to  70  and  10  per  cent 

boxes  of  500  boxes.  8  gauge 0  5o  '       ,        _,      .  . 

Thin  card  wads  in  boxes  of  1000  Boring  Machines. 

each,  12  and  smaller  gauges...  0  20    Complete,  with  Augers,  ea.    5  00    7  5C 
Thin  card  wads  in  boxes  of  1000  Braces 

each,  10  gauge..... 0  25    Barber.g  *         6  0n    7"  = 

Thin  card  wads  in  boxes  of  1000 

each,  8  gauge 0  45 

Chemically  prepared  black  edge 

grey  cloth  wads,  in   boxes  of  p.  M 

250  each—  Brackets— Shelf. 

11  and  smaller  gauge  0  65    T  .  „        , 

9andl0gauge    .... 0  75    Japanned  Canadian,  per 

7  and  8  gauge  0  90        doz.  pairs 0  50     3  40 

5  and  6  gauge".'.'.' .'.'."".".'  110    Berlin  Bronze  Cana'n   ... .    0  85    3  20 


Barber's  Ratchet 10  00  11  00 

Farmers' 2  00     2  75 

Millar's  Falls  15  50  29  00 


Superior  chemically  prepared 
pink  edge,  best  white  cloth 
wads,  in  boxes  of  250  each— 

11  and  smaller  gauge 1  15 

9  and  10  gauges 1  40 

7  and  8  gauges 1  65 

and  6  gauges 3  90 

Anvils 

Perlb 0  10    0  12$ 

Anvil  and  Vice  combined 

each 4  50 

Augers. 
Gilmour's,  discount  50  per  oent. 
Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole, Vaughan's,  each    1  35    1  60 
Excelsior,  Jennings',   discount  50  pel 
cent. 

Awls. 

Sewing  per  gross 0  65    1  59 

Pegging,  "  ..    0  65    1  25 

Brad,  0  85     1  60 

"  handled  "         ...       3  60    7  3C 

Saddlers'  "         0  45    1  60 

Awl  Hafts. 
Patent  Peg,  per  gross 
"    Sewing,         " 


Broilers. 

Light,  dis. 65  to  67$  per  cent. 
Reversible,  dis.,  65  to  67$  per  cent. 
Vegetable,  per  doz.,  dis.  37$  per  cent 

Heuis,  No.  8        "      6  00 

"    No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz    500    4    23 

Butts— Brass . 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  and  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis. 65  &  10  to  70  and  5  p.c. 
Loose  Pins,  "    65  &  10  to  70  and  5  p.c. 
Berlin  Bronzed,  dis.  70,  70  and  5   per 

cent. 
Gen  Bronzed, per  pair  0  40    0  65 


2:, 


Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80 

Axes; 


box   6  00  12  00     Bullards 


Can  Openers. 

Acme,  per  gross    9  00 

g  0q  Sardin    Scissors,  per  doz.    3  75 
Card. 

Horse,  per  doz 0  60 

8  30  Carpet  Stretchers. 

American,  per  doz 1  00 


10  00 
4  50 


1  00 


1  50 


Pilkington. 
Ordinary. 

1st  break $2  70 

2nd       "        

3rd       "        

4th       "        

5th       "        

6th       "        

7th        "        


2  90 

3  10 
3  40 

3  65 

4  15 
4  05 


60  and  214  per  cent.   From  stock  60   2nd 


Picture  Glass 
Pilkington's  ordinary. 
1st  break    ! 440 


per  cent. 

Clamps. 
Judd's,  dis.  20  p.c. 

Stearns,  perdoz S  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 
Box 3  60  13  00 


3rd 
4th 
5th 
6th 
7  th 


4  7u 

5  40 

5  90 

6  50 

6  9C 

7  7C 


6  50 


Side 3  60     4  00 

Enterprize,  No.O   135 

"  No    2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60$  to  65  p.c. 
Cradles,  Grain. 
Canadian,  discount  25  to  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list; 

dis.  40  per  cent. 
Hart  Mfg.  Co.,  (bolt  dies)  (Amer.  list) 
dis.  25  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz   0  88    1  60 

English,      "        2  00    4  00 

Draw  Knives. 
American,  dis.  70  aDd  10  p.c. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  perdoz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37$  to  40  per  cent . 
Standard, dis.  47$  to  50  p.  c. 

Klbows — Stove  Pipe 
$1.00  to  $1.65  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30    0  61 

Wine,  per  doz    130     2  25 

Star,         "  2  80    3  90 

Fenns  Corkstops,  No  2p.doz 170 

Petroleum,  per  doz 4  50    6  50 

Files  and  Rasps. 
Kearney  &  Foote's  discount  Am.  List 

57$  to  60  per  cent. 
Black  Diamond,  50  &  5  per  cent.  dis. 

to  50  and  7$  Amer.  List. 
Nicholson's  dis. ,  Amer.  list,  50,  50  and  5 

per  cent. 
Toronto  File  Co.,  50  and  10  to  60  p.c. 

Amer.  list 
Jowitt's,  dis.  Can.  list,  25pc.  to  27$  p.c. 
Globe  File  Co.'s  disc.  60  per  cent. 
Horse    Rasps,  Kearney  &  Foote's  dis 

Am  list,  50  p.c.  to  50  and  10  p.c. 
Horse  Rasps,  dis.  45  p.c.  Amer.Hellers 
Horse  Rasps,  Spencer's,  dis.  Can.  list 

40  p.c. 
Horse  Rasps,  Toronto  FileCo.,  50  and 
10  p.c,  Amer.  list. 

Fluting  Machines. 

Each 0  60     2  00 

Forks. 
Hay.Manure,  etc, dis. 40  to  45  p.c. 

Freezers,  Ice  Cream, 
Gem,  dis,  57$  to  60  per  cent. 
Shepard's     Lightning,  dis.   50    to   50 
and  10  p.c. 

Fruit  Presses. 

Henis',  per  doz   3  25    3  50 

Enterprise,  discount  10  p.c. 
Shepard's  Queen  City,  dis.  15  p.c: 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  '.tc. 

Stanley's,  dis. 50,  55  p.  c. 

Wire  Gauges 

Winn's  Nos.  26  to  33,  each    165    2  40 


Gas  Fittings  and  Staple   Brackets 

Jas.  Barwell.  Toronto— Dis.  20  to  25  p. 
c,  free  of  du*y.  Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each    G30 

Enamelled"      0  55    .....'. 

Grindstone  Fixtures. 

P.  S.  &  W..  per  doz 3  8S     4   25 

Hammers — Nail. 
Maydole's    net  list  to  5  per  cent,  dis 
Can.  discount  25  to  27$  p.c 
Tack. 

Magnetic,  per  doz   1  10    1  50 

Sledge 

Canadian,  perlb 0  12*  0  n 

Ball  Pean. 
English  and  Can.,  per  lb       0  25 
Handles. 

Axe        perdoz 00 

Store  door    "     1  00 

Chest,  per  doz  pairs   ....        0  40 
Chisel. 

Firmer        per  gross 3  00 

Socket  Firmer    "         325 

Socket  Framing  per  gross    3  75 

Fork. 
C.  &  B.,discount  35 percent,  to  40  p.c. 


0  30 

3  50 

1  80 

2  50 

4  50 
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5  00 


1  25 
3  76 
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Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.c 
Saw. 

American,  per  doz   1  00 

Plane. 

American,  per  gross 3  15 

Hammer  and  Hatchet. 

American,  per  doz  0  50 

Cross  Cut  Saw. 

Canadian  per  pair 0  18 

Hangers. 

Door  4  and  5  inch,  per  pair    9  40    0  80 
Lanes,  50  to  50  and  5  p.c. 

Hatchets. 

Can.,  dis   40  to  42$  p  c. 
Hinges. 
Blind,  Parker's, dis.  60  to  60  and  10  p  c 
"       hepard's  Noiseless,  dis.  60  p'c 
"    Buffalo,  dis  60  to  70  pc 
Light  T  and  strap,  dis  65  to  70  p.c 

Heavy,  per  lb 03  3-5    0  04J 

Screw  hook  and  hinge — 

6  to  10  in.,  per  set 0  00    0  033 

12  up  "        0  CO    0  021 

Perdoz.  set 

Screw,  Eureka 1  13    1  ^ 

Gate, Clark's 150    2  20 

"       Shepard's,  dis  50  to  60  p.c 

Per  doz.  pairs 

Spring     135    1  40 

"    Shepard's  Samson  1  75    1  90 
Hoes. 

Garden,  Mor  ar,  etc.,  discount  40  to 

45  per  cent. 

Planter  doz 4  00 

Hooks — Cast  Iron 

Birdcage,    perdoz 0  50 

Clothes  Line,    "       0  27 

Harness,  "        0  72 

Hat  and  Coat,  per  gross      100 

Chandelier    perdoz 0  50 

Wrought  Iron. 
Wrought  Hooks  and  Staples.  Car. 

dis.  40  and  5  to  40and  10  per  cent. 
Wrought  Hooks  and  Staples,  Amer 

dis.  75  and  10  to  80  per  cent. 


5  0i 

1  It 
0  63 

0  88 
3  00 

1  00 
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HARDWARE. 


Wire. 
Hat  and  Coat.dis.  5r>to  60  p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright.  Eng..  dis.  60  per  cent. 

Horse  Nails 
Canadian,  dis.    60  to  60  and  2}  p.c. 

Horse  Shoes, 
F.O.B.  Toronto  &  Hamilton —  $3  80 
Snow.        "  "  ...     3  90 

P.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  thin  above. 
Ice  Picks. 

Star,  per  doz 3  00    3  25 

Kettles. 
Brass  spun.  7 J  per  c.dis.  off  new  list 
Copper,  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 
\merican,60  and  10  to  65  and  5  p.c. 

Keys 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am  per  gross 1  60     4  75 

Knobs. 
Door,  japanned,  and  N.  P.,  85  to  3  00 

per  doz. 
Bronze,  Berlin,  per  doz   ..    2  75    3  25 
Bronze  Gem,         "        ....     6  00    9  00 
Sava  "         ....     8  75  10  00 

Shutter    porcelain,  F  & 

Tj    screw,  per  gross $1  30    4  00 

Knives. 
Clauss,  bread  cake  and  paring  knives 

$7.20  per  doz.  nett. 
Hay  Knives,  spear  point,  L  or  T  hdle 
45  per  cent   uis. 

Lightning,  per  doz 8  40    14  00 

He*chs,  45  per  cent.  dis. 
Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain   lined,  per  doz    2  20    5  60 
Galvanized,  1  87    3  85 

King,  wood,  "  2  75    2  90 

glass  '  "    4  00    4  50 

All  glass,  '  1  20    1  30 

Lines. 

Fish,    per  gross  1  05    2  50 

Chalk,  "  1  90     7  40 

Locks — Door. 
Canadian,  dis.  per  cent ..     .:..        50 
aussell  &  Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,   40  to  42}  p.c. 

Padlock. 
English  and  Am.  por  doz        50    6  00 
Scandinavian,  "  1  00    2  40 

iSagle,  dis.  per  cent,  15  to  17}  pc. 

Mallets. 
Tinnmiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory      "  1  25    3  75 

Lignum  Vita),  "  3  85     5  00 

Caulking.each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis      00  to  25 
per  cent.  dis. 

Home,  each 

Mincing  Knives. 

American,  per  doz  42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  to  70.10  per  cer.t 

Nails. 
Cut  Nails  (Iron) 
1    Either  Canada  or  Amer.    Pat'n. 

Basis— 50  to  60  dy 185    190 

40dy 1  90    1  95 

30  dy 1  95    2  00 

20, 16&l2dy....     2  00    2  05 

10  dy 2  05    2  10 

8  &9dy 2  10     2  15 

6&  7  dy is  25    2  30 

2.  Amer.  Pattern  Only 

from  4  to5dy  ..     2  35    2  40 
3dy.(lath)..'. ...     2  85    2  90 
3    Canada  Pattern  Only 

from  4to5dy  ..     2  35     2  40 

3  dy.  (lath) 2  75     2  80 

3  dy.  A. P.  Fine     3  45    3  50 
Cut  Nailsi.steel)  AddlOc.  tothepriees 

in  list  for  iron  nails. 
Wire  Nails,    75,    1 "  and  5  per  cent  ; 
3  percent,  cash  delivered  in  lots 
of  10  kegs  or  more. 
Brads  &  Moulding  Nails.    75, 10  and 
5  per  cent   from  new  list. 
Nail  Pullers. 

ierman  &  American 1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa- 

«on  3  38     4  00 

Diamond 12  00  15  00 

Netting. 
Poultry,  65  to  63  and  5  per  cent. 

Oil. 
Canada  Refined  Oil  (Toronto)  14       15 

Clarion  Safety     "     0  17    0  18 

Canada  WW.     "      020    0  22 

American  W.W."     ■    •■••     0  25 

S  R  Seal  per  gal  0  63    0  65 


Oilers. 
McClary's  Galvan.  Iron 
Oil    Can,    with    Pump, 

per  doz 19  50 

Zinc  and   Tic  dis.    50,  50  and  10. 

Copper, per  doz 1  25    3  50 

Brass,  "       .     1  50    3  50 

Malleablu  ,  dis    ab  per  Pt. 
Pails. 

Galvanized,  per  doz  2  25    3  30 

Pencils. 

Dixon's,  per  gross 100    4  25 

Carpenter 2  25    3  60 

Par  doz 6  00     9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent    American  dis. 57} 
Wood,  fancy  Canadian, or  American 

35  to  37}  per  cent. 

Bailey's(StanR  &  L.Co.)42}  to45p.c 

Miscellaneous,  dis.  15  to  17}  per  cent 

Bailey'sVictor.dis.  15  to  17} percent 

Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.  dis 

37},  40  p   c. 
Button's  Imitation,    per 

doz 5  00    9  00 

German,  per  dcz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  and  10  p.  c. 
Poppers. 

Corn,  square,  per  doz 135    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys 

Hothouse,  per  doz 55    100 

Axle 22        33 

Screw   27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  57}  to 

60  per  cent. 
Pitcher   Spout,  65  to  67}  p.c 
Canadian  fistern  60  to  624  p.  c.from 

factory. 
Canadian  Pitcher  Spout  67}  to  70  p.  c. 
from  factory. 

Punches 

Saddler's,     per  doz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  perinch     100 

Putty 

Bladder,  per  100  lbs 1J        2 

Tins,  lbs   2  50     2  75 

Rail. 

Barn  Door,  per  foot 3  3J 

Sliding  Door,        "       3J        3§ 

Lanes,  3|  to  4c.  ft. 

Rakes. 

Cast  Steel  and  Malleable  Canadian 

list  dis.  40  to  45  percent. 

Razors. 

Boker's,  per  doz    7  50  1100 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent   cash  30  days. 
Copper  Rivets,  dis.  50  per  cent. 
Iron  "  "    55  and  10  p.c. 

Tinned  and  Black  Rivets,  55  &  10  p.c. 
Burrs,  Iron,  50  and  10 
Terms,  4  mos.  or  3  p.c.  cash  30  days 
Rivet  Sets. 
Canadian  dis.  30,  35perc. 

Rope         Per  lb. 

Sisal.    Manilla. 

7-16  in.  and  larger 7}        9J 

!4,5-16,  %  in 8        10 

Cotton,  per  lb 18        20 

New  Zealand 8}  9 

Russia  Deep  Sea,  per  lb.        12:)      13} 

Jute    "     ...       06J      07} 

Rules. 
Boxwood,  dis.  80  to  80  &  10  p.c. 
Ivory,  dis  37}  to  40  per  cent 

Sad  Irons. 

Mrs.  Potts,  per  set       75       80 

"  N    P.         •  1  00    1  05 

Sad  Heaters. 

Dome, Shepard's, per  doz    4  75    5  00 

Sand  and  Emery  Payer. 
B.&  A.,  sand,  40  and  5to  45  per  cent. 

Emery,  per  quire 55        90 

Sash  Cord 

Perlb 22       50 

Sash  Locks. 
Triumph  and  Morris, dis37},  40per 
cent. 

Kempshell's   dis.  40,  62}  per  cent. 
Canadian,  dis.   45,  50  p.  c 
Sash   Weignts. 

Sectional,  perlb lj 

Saws. 
Crosscut,      McMillan      & 

Haynes,  per  ft     0  40    0  70 

"  Empire "     EcMillan     & 
Haynes,  per  doz 7  50 


Hand,  Disston's,  dis   15  p.  c. 
S.  &  D  ,  dis.  35  oer  cent,  to  40  p.c. 
Cross  Cut,  Disston's,  per  ft.  35  to  55 
s  4  D   dis.   35  p  c.  on  Nos  2  and  3. 
Hack, complete,  each.. ..        75    2  75 

"       frame    only  75 

Saw  Sets. 
•'Lincoln"      McMillan    & 

Haynes  per  doz 

Scales. 
Canadian  List,  dis.  40 to 40  and5p.c 

Scale  Beams. 
Canadian,  B   S.  &  M.  dis.  40  p.  c. 

Scrapers. 
Box,    perdoz  2  10 
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Foot 

Screens. 
Window,  patent,  perdoz 

Door,  per  doz 

Screw  Drivers. 
Sargent's,  per  doz 

Screws. 
Wood,  F.  H.,Iron,  and  Steel,   80  per 

cent.,  dis. 
Wood,  R.H.      "        75  per  cent.  dis. 
"      F.  H.  Brass77} 
•'      R.  H  72i       " 

Diamond   Point  wood   screw  nails 
bright,  dis.  77}  and  20  per  cent . 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  perdoz 4  25    5  75 

Scythes 
Discount  40  to 45  per  cent. 
Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis. 75  percent 
B.  &  W.  N.  P  ,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
iEtna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"       N.P„  70  per  cent. 
Clauss   Full  nickel,  60  p.c.  off 

"      Japanned  handles,  67*  p.c.  off. 
Sheaves 
Sliding  Door,  per  set    ...        77    140 

Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HAI/IPAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz 

"  tinned, 

Tin  Rim, 

"  black,       " 

Snaps 
Harness,  Qarman,  dis  35  per  cent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  J  or  Yt  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Perlb 0  28     0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American  1  35    2  35 

Spoons  and  Forks. 

TeaSpoons  pergross    7  50 

Dessert  "       ....         "         21  00 
Table       "       ••-•  "  30  00 

Dessert  Forks...         "  24  00 

Medium      "      -         "         27  00 
Table  "       -•         "         36  00 

Squares. 

Iron,   perdoz   1  65    _ 

Steel,  dis.  80  and  5  to  80  and  7tf  p.c. 
Try  and  bevel,  dis.  50  to  52}  percent 

Staples. 
Fence,  galvanized,  per  lb  3) 

Wrought  Iron,    dis.  80  to  80  &  5  p.  c. 
Stocks   and   Dies,  Amer.    dis.  25  p.c. 

Stove   Polish,   (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz 1  7b 

No  1,  Stove  Paste,  per  gross S  00 

••2        "  "  "        "       ....     4  80 

Stone. 

Washita,  perlb 0  25 

Hindostan,  per  lb 0  06 

"  Slips,  per  lb 

Labrador,   perlb 

"         Axe,   "        — 

Turkey  '       

Arkansas  "       

Water-of-Ayr    "       

Scythe,  per  gross 3  50    _ 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut, Carpet  Blued , gimp,  60  per  cent 
"  tinned,  dis.  70  per  cent. 

Swedes'  iron,  blued  ortinned,  dis.  50 

per  cent. 
Upholsterers"  dis.  50  percent. 
Copper  Nails,  dis.  62i  per  cent. 

"       Tacks,  45  per  cent. 
Clout  Nails,  dis.  60  to  67}  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  60  to  65  per  cent. 
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Trunk  Tacks,  dis.   57}  per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  62^   p 
Cigar  Box  Nails,  dis.  45  per  cent 
ShoeFinders'TaeKS,50  per  cent. 
Shoe  Nails,  Hungarian  Nails,  etc., 37} 
per  cent. 

Tape  Lines. 

English,  ass  skin  perdoz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman  s,      each  0  90    2  85 

"  steel, each  .    0  80    8  00 

Thermometers. 
Tin  case  &  dairy, dis.75p.c 

Thimbles. 

As  best  os,  filled,  per  doz.,  35  to  40  p  e. 

Ties 

Cow, perdoz 1    '•     2  50 

Tinner's  Tools. 
P.S.&\V.,netlist. 
Canadian  15  to  35  per  cent  dis. 

Tinware. 
S tamped, dis.  Assn list, 70, and  12}  per 
cent,   to   70    and  25  p.c.  on  special 
lines. 
Japanned, Prices  on  application 
Pieced,  "        "  " 

Transom  Lifters 
Payson's,  32.60  to  $5.00  per  doz. 

Traps 
Game, Newhouse,  dis  33}  p.c.  to  35  p.c. 
Game.H  &N..P.  S.  &  W.  orSteel,  60 
and  10  to  67$  per  cent. 

Mouse,  per  doz  0  35    1  50 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz   4  75    9  00 

Brade's       "        00  10  50 

D   &  S.,  discount  35  p.c. 
Triers. 

Butter,  per  doz 6  25    9  00 

Twine» 

Bag,  Russian,  per  lb 0  00    0  21 

Wrapp'g.mottl'd.pr.pack    0  50    0  60 
"         cotton,  per  lb..     0  17    0  18 

Mattress,  per  lb    0  33    0  45 

Staging        "         0  27    0  36 

Broom         "  0  30    0  51. 

Binding,  Common  Sense-    6} 

"         Blue  ribbon 0    8 

"         Red  cap 0    7 

Sterling   0  6J 

"         Prison    0  8 

On  prison  made  twine  freight  is 
prepaid  to  any  railway  station  in 
Ontario. 

Vises. 

Hand.perdoz 4  00    fi  00 

Bench,  parallel,  each...     2  00    4  50} 

Coach,  each  6  00    7  00 

Peter  Wrights,  per  lb....    0  12    0  13 

Pipe,  each 5  50    9  00 

Saw, perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz   4  0"    8  50 

Washers  "Iron,"  40  per  cent.,  4  mos. 
or  3  per  cent. 

Well  Wheels. 
Amer. .perdoz.  8,10  &  12  in.    3  38    6  00 

Wire. 
Brass  Wire,  16  to  25  wire  gauge,  18  to 

24c.  lb. 
Copper  Wire,  17}  p.  c.  dis. 
Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
[In  lots  of  1  000  lbs.,  annealed  oiled, 
and  annealed  and  galvanized, freight 
will  be  rrepaid.] 

Bright,  Coppered  steel  and  spring  20 
per  cent  f.o.b.  Montreal,  Toronto  or 
Hamilton. 
Broom  Wire  5J  to  6ic.  per  lb. 
Clothes  Line  Wiie,  19  gauge,  per  doz 

coils 3  95 

Wire  Fencing. 
Galv.2barb,2i&5in. apart     \  ,,        „. 
"     4     "    4  &  6  "      "        r*      Si 
"    Plain  twist,  all  deld        3}      3\ 
"    Steel  thorn  and  rib- 
bon          4j      5 

"Lock  Barb,'' 4  point 4} 

Ditto  Glidden  2  point 4} 

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points 4} 

Steel  staples  3} 

Terms,  60  days  or  2  percent,  in  30 
days. 

Wire  Cloth 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.lOOsq.ft    185    190 

Wrenches. 
Acme,  35  to  37}  per  cent. 
Agricultural,  70  and  10  to  75  p.c. 
Standard, dis.  60, 60  &  lOp.c. 
Coe's  Gen'ne,  dis.  3  2}  to  35  p.  c  dis. 
Diamond,  dis.  33},  35  p.  c. 
Tower's  Engineer,  each    ..     2  00    3  Of; 

S.,  perdoz 5  80    7    0 

G.  &K.'sPipe     "      6  00 

Burrell's    "     eatj 3  40 
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OPPORTUNITY  FOR  FRATERNIZING. 

THE  To:  onto  Industrial  Exhibition 
opens  Monday,  and  between  that 
and  the  Saturday  week  following  the 
wholesale  hardware  trade  expect  to  receive 
visits  from  a  number  of  their  customers. 

This  season  harvesting  was  earlier  than 
usual,  and  the  consequent  after-harvest 
quietness  in  trade  is  expected  to  obtain 
earlier  than  usual,  thus  giving  country  mer- 
chants a  better  opportunity  to  get  away  for 
a  few  days. 

This  at  any  rate  is  about  the  way  the  job- 
bers sum  up  the  situation  ;  and  on  that  ac- 
count they  look  for  a  much  larger  influx  of 
visitors  during  the  Exhibition  than  formerly. 

These  exhibitions  are  yearly  becoming 
more  powerful  as  factors  in  bringing  about 
fraternizations  of  wholesalers  and  retailers. 
If  exhibitions  in  large  trade  centres  do 
nothing  but  this,  they  are  doing  a  work. 

Many  of  the  misunderstandings,  much  of 
the  mistrusts  that  crop  up  between  whole- 
saler and  retailer,  would  not  have  been  born 
had  the  wholesaler  and  the  retailer  known 
each  other  as  well  as  they  ought. 

Acquaintanceship  is  the  road  to  amicabil- 
ity ;  unacquaintanceship  is  the  road  that 
leads  from  it. 

Wholesalers  everywhere  should  make 
special  efforts  while  their  local  exhibitions 
are  open  to  induce  their  country  customers 


to  make  a  friendly  call.  And  retailers 
should  respond  as  regularly  as  possible. 

Because  a  merchant  does  not  require  any 
goods  at  the  moment,  that  should  not  deter 
him  from  paying  his  jobbing  house  a  visit. 

Go  in  and  see  the  principals,  the  manag- 
ers, anybody.  They  will  be  glad  to  see  you, 
and  you  will  gather  ideas  that  will  be  of  value 
to  you,  besides  striking  up  personal  acquaint- 
ances that  may  be  of  service  to  you  some 
day. 

HARDWARE  MEN  SHOULD  HANDLE 
THEM. 

NO  hardware  merchant  should  allow 
an  opportunity  for  making  an  honest 
dollar  slip  through  his  fingers. 

Amateur  photography  has  become  quite 
a  hobby.  And  why  should  not  hardware 
merchants  reap  some  of  the  advantages 
that  accrue  therefrom. 

In  a  word,  why  should  not  retail  hard- 
ware men  handle  photographic  supplies  ? 

In  the  cities  and  larger  towns,  where  a 
number  of  firms  are  to  be  found  who  deal 
in  photographic  supplies  only,  the  pros- 
pects for  the  hardware  merchant  going  into 
this  line  may  not  be  of  the  brightest ;  but 
in  country  towns  and  villages,  where  there 
are  no  such  places,  the  way  is  more  open 
and  the  prospects  more  inviting. 

Hardware  merchants  in  England  have 
tried  the  experiment  with  success,  and  why 
should  not  hardware  men  in  Canada  be  able 
to  do  the  same  thing.  They  are  able,  and 
they  would  discover  it  if  they  took  hold. 

The  cost  of  getting  in  a  small  stock  of 
cameras,  chemicals,  etc.,  is  not  large.  Any 
man  of  ordinary  intelligence  can  soon  acquire 
enough  knowledge  of  photography  to  assist 
him  in  selling  photographic  outfits. 


THE  U.S.  TARIFF  AND  CANADA. 

ANEW  tariff  law  in    fact   has  at  last 
the  people  of  the  United  States. 
It  took  the  members  of  Congress  about 
a  year  to  fashion  it,    and    now  it  is  like  a 
poor  waif  whom  nobody  wants  to  own. 
The  Republican  party,  of  course,  disown 


it  in  toto.      It  tried  all  it  could  to  prevent 
its  birth. 

And  although  the  Democratic  party  was 
the  author  of  its  being,  the  chief  of  that 
party,  President  Cleveland,  sees  such  little 
resemblance  in  it  to  what  the  Chicago 
platform  decreed  it  should  be  that  he  re- 
fused to  recognize  it  or  have  anything 
whatever  to  do  with  it. 

At  the  same  time  he  would  not  kill  it.  Ill- 
fashioned  as  it  was  in  his  eyes,  it  was  an  im- 
provement on  the  McKinley  bill.  And  in- 
stead of  vetoing  the  bill  he  allowed  it  to  be- 
come law  by  lapse  of  time. 

Although  the  Senate  bill  has  gone  into 
force  it  does  not  by  any  means  follow  that 
the  tariff  reform  movement  has  subsided. 
The  declaration  of  its  apostles,  the  emphatic 
utterances  of  President  Cleveland,  declare 
that  it  has  not. 

But  the  trade  and  commerce  of  the 
country  has  been  so  torn  by  the  process  of 
creating  a  new  tariff,  that  it  is  unlikely  that 
for  some  time  to  come  there  will  be  any 
sweeping  and  radical  changes. 

The  tariff  reformers  will  sleep  not.  The 
humor  they  are  in  plainly  shows  that.  But 
what  they  may  be  able  to  secure  in  the  law 
as  it  now  stands  will  be  done  piecemeal.  A 
mouldering  branch  here  and  there  as  it  were 
will  be  cut  away.  In  the  present  temper  of 
the  people  more  is  likely  to  be  accomplished 
in  that  way  than  in  any  other. 

Canada  will  benefit  in  a  double  sense  from 
the  transition  of  the  Senate  bill  into  law. 

Trade  in  the  United  States  is  bound  to 
revive,  to  some  extent  at  any  rate. 

With  the  revival  of  trade  will  come  better 
prices,  and  with  better  prices  there  will  be 
more  inducement  to  sell  goods  at  home  in- 
stead of  sending  them  into  Canada  to  the 
injury  of  our  own  manufacturers  and  job- 
bers. This  is  one  way  in  which  Canada 
will  be  benefited  by  the  new  law. 

Another  way,  and  a  more  direct  way,  in 
which  Canada  will  be  benefited  is  by  the 
tariff  itself.     Our  coal  and  iron  ore  has  ac- 
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cess  to  the  United  States  market  under  a 
tariff  46  per  cent,  lower  than  under  the  Mc- 
Kinley  law,  pig  iron,  scrap  steel,  scrap  iron 
over  40  per  cent,  lower,  nickel  40  per  cent., 
lumber  100  per  cent,  lower.  In  a  word, 
manufacturers,  merchants,  farmers,  fruit 
growers,  all  will  derive  more  or  less  benefit 
from  the  United  States  tariff  bill. 


WHAT  CUTTING  DOES. 

CUTTING  prices  will  maim  or  kill  a 
town  as  well  as  individuals. 
A  well  known  town  northeast  from 
Toronto  is  a  case  in  point. 

It  is  favorably  situated,  is  traversed  by  a 
good  river,  has  excellent  manufacturing  in- 
dustries, bright  and  spacious  stores  ;  but 
the  "cutter"  got  in  there  some  time  ago. 
The  disease  spread,  and  by-and-bye  many 
merchants  were  affected. 

Now,  where  there  was  once  few  failures 
there  are  many,  and  some  have  been  dis- 
astrous. 

The  credit  of  the  town  has  gone  down  as 
a  result,  and  wholesalers  will  tell  you  that 
they  do  not  push  business  there  like  they 
formerly  did. 

"Cutting"  is  like  the  buzz  saw:  It  is  a 
d  ingerous  thing  to  fool  with,  and  the  trouble 
— or  rather  blessing,  perhaps — is  that  it 
usually  cuts  the  operator  deeper  than  it  does 
the  subject  which  its  teeth  are  set  to  anni- 
hilate. 

With  competition  as  keen  as  it  is,  it  is  a 
great  temptation  for  merchants  to  cut  in 
order  to  induce  custom  to  flow  their  way ; 
but  it  is  none  the  less  foolish,  it  is  none  the 
less  wrong. 

Every  man  has  got  a  right  to  make  a 
living  in  whatsoever  honest  way  he  may 
choose,  and  no  one  has  the  right  to  say 
him  nay.  But  this  is  what  every  merchant 
is  doing  when  he,  with  a  view  to  squeezing 
a  competitor  to  the  wall,  resorts  to  cuiting 
prices. 

The  trouble  is  there  is  too  much  selfish- 
ness in  the  world.  This  breeds  cutting  and 
cutting  breeds  dishonesty. 

Sink  selfishness  and  "cutting"  will  die, 
and  with  "  cutting"  dead,  merchants  will 
make  more  money,  and  live  and  die  hap- 
pier. 

Bury  the  hatchet. 


ENGLISH     MANUFACTURERS    AND 
CANADA. 

MEN  do  not  always  see  the  fruit  of 
their  labors  in  a  day  or  a  week. 
Sometimes  the  flower  even  only  appears 
after  years  of  persistent  work. 

If  a  man  takes  a  pickaxe  and  shovel  and 
proceed*  to  rqake  a  hole  in  the  ground,  he 


sees  the  fruit  of  his  labor  at  every  stroke  of 
the  pick  and  with  every  shovel  of  earth 
he  lifts. 

But  the  merchant  or  the  manufacturer 
who  is  introducing  a  new  article  or  is  assay- 
ing to  get  an  old  article  introduced  into  new 
territory,  often  do  not  see  the  fruit  of  their 
labors  for  many  a  day. 

There  is  nothing  new  about  this,  and  yet 
people  seem  to  forget  it. 

Here  is  a  manufacturer,  in  England  for  in- 
stance, who  has  a  line  of  goods  which  he 
desires  to  introduce  into  Canada  or  the 
United  States.  The  article  is  a  good  one, 
and  in  the  home  market  is  popular  ;  or  if 
not  at  home  it  is  somewhere  else.  He  ap- 
points one  or  more  agents  in  the  country  or 
locality  in  which  he  proposes  to  introduce 
his  goods.     Then  he  advertises. 

The  time  arrives  when  he  thinks  the  orders 
should  be  coming  in  more  freely.  He 
writes  the  agent  to  stir  him  up,  and  begins 
to  question  whether  advertising  pays.  Still 
the  trade  does  not  assume  the  proportions 
in  the  new  territory  that  he  anticipated. 
Then  the  manufacturer  loses  patience,  and 
the  probability  is  that  he  will  quietly  feel 
about  for  another  representative,  and  occa- 
sionally goes  to  the  extreme  of  seriously 
considering  whether  he  will  discontinue 
advertising. 

He  has  infinite  faith  in  the  superiority  of 
his  goods  ;  and  although  this  may  be  true, 
he  forgets,  or  apparently  so  at  least,  that 
other  similar  lines  have  preceded  him  and 
become  favorites  in  the  territory  where  his 
products  are  making  their  initiatory  bow. 
This  is  where  the  trouble  largely  arises. 

People  are  conservative,  and  when  they 
get  a  good  thing  will  not  surrender  it  until 
they  are  persuaded  that  that  offered  them  is 
better.     It  takes  time  to  do  this. 

But  English  manufacturers  should  not 
forget  the  conservatism  of  their  own  people, 
and,  while  ruminating  upon  this,  exercise 
a  little  more  sympathy  and  patience  with 
their  struggling  agents  in  new  fields.  True, 
the  people  of  this  continent  are  tinged  with 
the  same  peculiarity,  but  in  a  lesser  degree. 

No  matter  how  good  a  thing  may  be,  or 
how  much  it  may  have  been  demonstrated 
in  Great  Britain  or  any  other  country,  the 
people  on  this  side  of  the  At'antic  want  to 
find  out  its  merits  for  themselves.  If  it  is 
good  and  the  price  right  the  manufacturer 
need  have  no  fear  of  the  result.  All  he 
needs  to  have  is  patience,  perseverance  and 
continuity  of  purpose. 

Everything  comes  to  him  who  waits — and 
also  does  a  little  pushing. 


CROPS  IN  ONTARIO. 

WHAT  has  for  some  time  been  no 
secret  regarding  the  crops  in 
Ontario,  has  been  emphasized  by 
the  bulletin  just  issued  by  the  Provincial 
Agricultural  Department.  Ontario  has,  on 
the  whole,  a  fairly  good  crop. 

Fall  wheat  is  probably  the  best  crop  of( 
the  season,  the  average  yield  being  placed 
at  21.6  bushels  per  acre.  Spring  wheat 
was  injured  by  drouth  and  seems  to  be 
limited  in  quantity  and  light  in  weight,' and 
yielded  but  16. 1  bushels  per  acre.  Antici- 
pating the  reduction  in  the  United  States 
territory,  there  has  been  an  increased 
acreage  devoted  to  barley  compared  with 
last  year,  but  the  yield  per  acre  is  below  the 
average  and  on  the  whole  there  will  be 
available  only  a  limited  quantity  of  plump, 
bright  barley  for  export.  The  average 
yield  per  acre  is  22.7.  There  is  a  large  in- 
crease in  the  acreage  devoted  to  oats,  but 
on  account  of  the  drouth  and  ravages  in  the 
west  by  grasshoppers  the  yield  per  acre  is 
but  fair,  namely,  30  4  bushels.  The  yield 
of  peas  is  estimated  at  17.5  per  acre,  and 
the  report  says  "  that  on  the  whole  the 
yield  of  first-class  peas  will  probably  be 
less  than  for  some  years  past.  The  bean 
crop  is  light  at  14.6  bushels  per  acre.  The 
hay  cr-p  was  good,  yielding  1.39  tons  to  the 
acre.  The  cultivation  of  corn  is  receiving 
more  attention  in  this  province,  but  the 
drouth  is  interfering  with  its  development, 
although  from  Eastern  Ontario  the  reports 
are  encouraging.  In  Western  Ontario  the 
yield  of  potatoes  is  small,  while  reports  from 
the  eastern  part  of  the  province  are  encour- 
aging. As  with  potatoes,  so  with  roots,  the 
yield  is  small  west  and  fair  east.  The  yield 
of  grapes  is  said  to  be  below  the  average, 
but  other  fruits  are  fair  crop.  Honey  is 
somewhat  darker  in  color,  but  of  good  flavor. 
The  average  yield  will  be  less  than  usual. 
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A  TALK  ABOUT  IRON. 

i  6  f"*'  O  my  remarks  have  been  receiv- 
ing attention  in  American  iron 
centres,"  said  the  metal  broker 
who  had  favored  Hardware's  Montreal 
correspondent  with  the  interview  regarding 
American  pig  some  weeks  ago. 

He  referred  to  the  extracts  published  in 
last  week's  issue,  and  continuing  said  :  "  I 
notice  that  you  also  had  an  interview  with 
another  broker  here  the  other  week  who 
seems  to  think  that,  even  allowing  for  the 
effect  of  improvement  in  business  across  the 
lines,  we  have  not  seen  the  last  of  American 
pig.  Well,  I  admit  that  the  price  he  named 
as  the  cost  of  production  of  Southern  pig  at 
Birmingham,  Alabama,  was  a  very  low  one, 
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but,  notwithstanding  it,  I  am  prepared  to 
stand  by  my  original  statement,  and  the  fact 
that  such  reliable  authorities  as  you  quote 
agree  with  me  is  sufficient  endorsation  for 
me. 

"  With  regard  to  the  business  in  Scotch 
pig  this  year,  I  agree  with  your  informant 
that  the  competition  of  domestc  and  Ameri- 
can pig  iron  knocked  it  almost  completely 
out  of  the  eastern  Canadian  market  this 
season.  In  this  connection  I  have  received 
some  information  this  morning  which  may 
be  of  interest  to  your  readers.  It  is  from 
Great  Britain,  and  is  to  the  effect  that  busi- 
ness prospects  in  the  iron  markets  in  Scot- 
land and  the  North  of  England  are  far  from 
encouraging.  Stocks  in  the  public  stores  at 
Glasgow,  Middlesboro'  and  Cumberland  in- 
creased in  the  week  between  the  26th  July 
and  2nd  of  August  499,540  tons,  a  great  part 
of  this  increase,  however,  being  in  hematite 
iron  in  the  Cumberland  stores.  The  total 
stock  on  the  1st  of  August  was  1,059,770 
tons  at  the  three  points  against  478,741 
tons  at  the  same  date  last  year.  The  ship- 
ments also  of  late  from  Scotland,  Cumber- 
land and  Middlesboro'  have  shown  a  declin- 
ing tendency.  On  the  week  ending  July 
14th,  1894,  they  were  29,450  tons  against 
32,221  tons  for  the  same  week  last  year. 
For  the  week  ending  28th  July  they  had 
fallen  to  25,175  tons,  the  figures  for  the  cor- 
responding week  last  year  being  29,115 
tons. 

"  These  figures  show  not  only  a  decrease 
in  the  movement  from  week  to  week  this 
year,  but  a  smaller  volume  of  business  as 
compared  with  last  year.  On  the  other  hand 
it  may  be  remarked  that  the  total  shipments 
to  the  first  of  August  this  year  from  the  first 
of  January  from  Scotland,  Cumberland  and 
Middlesboro'  are  greater  than  those  for  the 
first  seven  months  of  1893,  being  961,783 
tons  in  1894,  against  836,705  tons  in  1893, 
or  an  increase  of  125,078  tons.  The  in- 
crease, however,  was  made  during  the  early 
months  of  the  year,  for  during  the  summer, 
what  with  the  labor  troubles  and  other  causes, 
the  British  iron  business  was  very  dull." 


i 


CANADA'S    OPPORTUNITY. 

THE  question  with    the  United  States 
half  a  century  ago  was   how  to  get 
people  into  the   country.     Now  it  is  a 
question  of  how  to  keep  them  out. 

The  depression  is  helping  them  to  solve 
the  problem,  it  being  estimated  that  during 
'  the  past  six  months  151  former  immigrants 
have  returned  to  Europe  for  every  100  that 
have  come  to  settle.  Two  weeks  ago  a 
whole  colony  of  Russians  that  had  settled 
in  Kansas  decided  to  take  up  their  beds  and 
return  to  their  native  land. 

But  these  outgoing  tides  do  not  satisfy 
the  apostles  of  immigration  reform,  and 
leagues    are    being   formed  to    restrict   the 


incoming  tide,  although  the  causes  that  are 
increasing  the  flow  of  people  out  of  the 
country  are  diminishing  the  volume  of  the 
inflow. 

The  effect  of  this  return  of  so  many 
former  immigrants — the  largest  in  the  his- 
tory of  the  country — must  tend  to  sow 
broadcast  over  Europe  a  poor  opinion  of 
the  United  States,  and  to  some  extent  of 
the  American  continent. 

The  position  of  the  United  States  in  this 
respect  is  Canada's  opportunity. 

The  United  States  has  practically  no 
arable  land  to  offer  the  immigrant ;  Canada 
has  abundance.  The  United  States  has  no 
inducements  to  offer  the  European  agricul- 
turist ;  Canada  has. 

The  duty  of  the  Government  is  to  seize 
the  present  opportunity  of  acquainting  Eu- 
rope of  the  favorable  position  Canada  to-day 
occupies  financially  as  well  as  a  land  for 
settlement. 

But  it  is  no  use  of  doing  so  unless  we  are 
prepared  to  adopt  a  liberal  immigration 
policy. 

We  do  not  want  mechanics,  clerks  or 
dudes;  we  want  brawny  sons  of  agriculture, 
the  kind  whose  value  to  the  country  is  placed 
at  one  thousand  dollars  each. 

This  class  of  immigrants  we  should  bonus 
either  with  free  farms  or  farms  at  a  nominal 
cost. 

Assisted  passages  are  neither  popular 
nor  desirable. 

The  people  who  are  too  poor  to  buy  their 
own  tickets  are  hardly  the  class  we  want. 

Canada  wants  immigrants  with  a  little 
money,  plenty  of  brawn  and  muscle,  and  a 
fair  meed  of  intelligence. 

To  men  of  this  class  Canada  should  be 
only  too  glad  to  give  free  land,  or  land  at  a 
nominal  price. 

Land  has  no  practical  value  unless  people 
dwell  on  it  or  are  adjacent  to  it ;  and  the 
way  to  place  a  value  on  our  unsettled  and 
fertile  lands  in  the  Northwest  is  to  hold  out 
such  inducements  as  will  persuade  the 
people  of  overcrowded  Europe  to  take  up 
their  abode  with  us. 

Now,  when  the  opportunities  are  more 
than  usually  favorable,  is  the  time  for  the 
Government  to  act. 


SLOTHFUL   EXPRESSAGE. 

EXPRESS  companies  are  useful  adjuncts 
to  trade.  Parcels  which  require  speedy 
delivery  and  consignments  of  goods 
which  would  spoil  if  sent  by  the  ordinary 
freight  train  are  gathered  and  sent  forward 
on  the  swift-moving  passenger  train. 

But  we  are  living  in  an  age  characteristic- 
ally evolutionary,  and  express  compan'es, 
like  all  other  transportation  organizations, 
must  conform  themselves  to  the  new  and 
improved  order  of  things,  or  give  place  to 
something  that  will. 

There  is  at  least  one  company,  the  Cana- 
dian Express  Company,  which  seems  to  be 


so  loaded  down  with  the  barnacles  of  the 
Past,  that  it  refuses  to  adapt  itself  to  the 
methods  and  requirements  of  the  Present. 

Hardware  has  had  two  instances  of 
this  recently. 

A  parcel  was  delivered  at  the  Toronto 
office  before  noon  to  be  sent  out  on  a  train 
leaving  between  four  and  five  o'clock.  It 
was  important  that  it  should  go  on  that 
train,  but  it  did  not. 

When  enquiry  was  made  at  the  office  of 
the  company,  this  curt  explanation  was  given 
by  an  official  :  "  O,  if  you  wanted  the  par- 
cel to  go  on  that  train  you  should  have  had 
it  in  the  office  here  the  day  before." 

Twenty-four  or  thirty-six  hours  to  get  a 
small  parcel  away  !  Awake,  ye  Rip  Van 
Winkles. 

If  this  instance  illustrated  the  sloth  of  the 
Canadian  Express  Co.,  the  other  exhibited 
the  crudeness  of  its  system. 

A  parcel  containing  five  rolls  of  wall  paper, 
neither  too  burdensome  to  be  handled  nor  too 
small  to  be  seen,  was  expressed  from  Mon- 
treal for  Toronto.  It  was  addressed  to  a 
gentleman  well  known  in  Toronto,  and 
whose  fitm  frequently  does  business  with  the 
company,  giving  his  initials  but  no  street 
number. 

The  day  the  parcel  was  due  enquiry  was 
made  for  it  at  the  office,  but  the  enquirer 
was  told  it  had  not  arrived.  Three  days 
later  the  consignee  himself  made  enquiries, 
and  he  too  was  told  there  was  no  parcel 
addressed  to  him. 

Wondering  at  the  delay  he  walked  over 
to  where  a  number  of  parcels  were  lying, 
and  there,  Io  and  behold,  was  the  identical 
parcel.     It  had  lain  there  three  days. 

When  confronted  with  the  parcel  an  offi- 
cial remarked :  "  There  was  no  street  num- 
ber given,  and  we  have  no  time  to  look  up 
the  directory." 

The  consignee  left  the  parcel,  saying  he 
would  send  for  it.  He  did  send  for  it,  and 
when  the  messenger  asked  for  a  parcel  ad- 
dressed to  Mr.  So-and  So,  "  There  is  no 
parcel  here  for  anyone  by  that  name,"  was 
the  answer  that  again  came  And  before 
that  parcel  could  be  obtained  the  consignee 
had  to  again  go  and  turn  it  out. 

Could  not  "  find  time  "  to  look  at  the  city 
directory,  indeed  !  Why,  even  in  the  post 
office  department,  where  so  many  thousands 
of  letters,  post  cards  and  papers  are  handled 
daily,  they  are  able  to  find  time  to  turn  up 
the  directory  for  an  address  should  it  be 
wanting. 

Of  course,  if  an  express  company  cannot 
"  find  time,"  it  is  high  time  that  the  privi- 
leges it  enjoys  were  taken  from  it  and 
placed  where  time  can  be  found  to  attend 
to  such  matters. 

There  is  a  growing  belief  in  this  country 
that  the  expressage  of  parcels  should  devolve 
upon  the  postal  authorities  as  well  as  the 
carrying  of  letters.  And  nothing  that  we 
know  of  will  assist  more  in  propagating  this 
belief  than  such  instances  as  those  cited. 
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HOW  TO   PROVIDE   VENTILATION. 

IT  has  been  said  that  the  average  dealer 
in  heating  apparatus  need  not  become 
a  professor  of  the  science  of  ventilation 
in  order  to  produce  satisfactory  results  for 
his  customers,  remarks  Hardware  Repor- 
ter. This  is  true,  with  a  limitation. 
No  furnace,  however  perfect  may  be 
its  construction  in  other  respects,  can  do 
good  work  unless  aided  by  a  ventilating 
system.  Nor  is  an  understanding  of  the 
principles  so  difficult  of  comprehension  that 
the  furnace  man  need  waste  any  time  in 
obtaining  it.  In  brief,  it  consists  of  displac- 
ing vitiated  air  with  that  which  is  fresh  and 
pure,  and  it  is  a  question  of  method  rather 
than  of  theory. 

In  the  opinion  of  an  expert  on  the  subject, 
good  results  are  ordinarily  obtained  by  the 
use  of  vent  or  cold  air  registers  placed  at  the 
base  line,  half  projecting  above  and  half 
under  the  floor,  and  so  arranged  that  the 
foul  and  vitiated  air  is  carried  off  between 
the  floor  and  ceiling  to  the  cold  air 
or  vent  shaft  in  the  chimney,  with 
the  advantage  of  warming  these  cold 
places  without  additional  expense.  This 
method      is      comparatively       inexpensive 


price.  To  give  an  illustration  of  the  possi- 
bilities thit  open  up  to  the  manufacturer 
and  the  benefit  that  the  consumer  will  derive 
from  the  new  law,  quick  drying,  fine  quality 
shellac  varnishes  will  take  the  place  of  the 
slow-drying  varnishes  now  in  use.  The 
chemical  tradeand  the  products  of  pharmacy 
in  the  making  of  which  alcohol  is  employed 
will  especially  feel  the  beneficial  effects  of 
the  law. 

"  The  wood  alcohol  industry,  it  is  claimed, 
will  be  ruined,  but,  much  as  we  would  regret 
to  see  such  a  state  of  aff  urs  result  from  pro- 
gressive legislation,  we  cannot  but  feel  that 
the  people  of  this  country,  as  a  whole,  will 
derive  vastly  more  benefit  through  the  me- 
dium of  free  grain  alcohol. 

"According  to  the  press  reports,  there  is 
already  a  movement  on  foot  to  repeal  that 
portion  of  the  tariff  which  provides  for  the 
free  use  of  alcohol,  under  regulations  to  be 
prescribed  by  the  Secretary  of  the  Treasury, 
on  the  ground  that  the  Government  will  lose 
eight  to  ten  millions  of  dollars  annually  in 
revenue." 


A   HANDY   TOOL. 

The  accompanying  cut  gives  an  illustra- 
tion of  a  combination  glass  cutter  which  is 
be'ng  put  on  the  market  by  H.  S.  Howland, 


DRAFTS. 

There  is  a  good  deal  of  difference  in  the 
way  in  which  the  trade  receive  drafts  made 
upon  them  by  parties  to  whom  they  are  in- 
debted. A  method  of  collecting  has  become 
much  more  general  than  a  few  years  ago. 
We  presume,  says  Iron  Age,  that  some  of 
our  readers  can  appreciate  what  our  corres- 
pondent, who  is  a  retailer  from  Indiana,', 
says  : 

I  shall  never  forget  my  feelings  when  the 
first  draft  was  made  on  me.  I  handled  a 
few  groceries  and  a  little  hardware,  and  one 
of  my  grocery  bills  had  run  over  time  a  few 
days.  I  had  the  money,  but  I  expected  the 
traveling  man  around  and  would  have  paid 
him  ;  but  along  came  notice  that  a  house  at 
Fort  Wayne  had  drawn  on  me  ! 

Dogged  if  I  wasn't  frightened.  I  thought 
I  was  just  the  same  as  sued  and  disgraced, 
and  I  could  hardly  sleep  that  night.  The 
next  day  I  got  notice  from  the  express  agent 
that  he  had  the  draft.  I  paid  it,  and  was 
relieved  to  find  that  this  ended  all  proceed- 
ings against  me. 

Then  I  set  down  and  I  gave  that  concern 
the  doggonest  hauling   over  the    coals  for 


and  very  effective.  Good  ventilation  can 
also  be  accomplished  by  building  a  very 
large  flue  in  place  of  the  other  smoke  flue, 
and  running  up  through  it  a  tight  terra 
cotta  or  metal  pipe  to  convey  the  smoke  from 
the  furnace.  The  space  around  this  pipe 
can  be  used  as  a  ventilating  shaft  by  piping 
to  it  from  the  vent  register,  which  should 
always  be  located  in  or  near  the  floor.  The 
heat  from  the  smoke  pipe  goes  upward,  thus 
drawing  off  the  lower  strata  of  air  from  the 
rooms  connected  with  the  vent  shaft. 
Practically  the  same  results  can  be  obtained 
by  building  a  double  flue,  using  one-half  as 
a  smoke  exit  and  the  other  half  for  the  vent 
shaft.  If  the  partition  between  the  flues  is 
not  too  thick,  the  vent  flue  will  be  warmed 
sufficiently  to  serve  the  purpose  for  which  it 
is  intended. 


Sons  &  Co.,  and  for  which  they  are  having  a 
brisk  demand.  The  combination  consists 
of  a  glass  cu'.ter,knite  and  scissors  sharpener, 
can  opener,  corkscrew,  tack  hammer  and 
screw  driver. 


their  meanness,  and  told  them  I'd  never  buy 
another  dollar  of  them;  and  dogged  if  I  ever 
did.  I  afterwards  enquired  into  the  drawing 
business  and  found  it  was  not  such  a  very 
awful  thing.  But  I  never  forgave  that 
house. 


FREE  ALCOHOL  AT  LAST. 

Under  this  title  the  Oil,  Paint  and  Drug 
Reporter  says  : 

"  The  effect  of  the  new  law  will,  no  doubt, 
be  to  very  largely  increase  the  use  of  alcohol, 
as  many  industries  have  been  using- a  much 
cheaper  solvent.  In  many  branches  of  trade 
a  better  quality  of  goods  will,  without  doubt, 
supplant  such  goods  as  people  have  been 
obliged   to  use,  owing   to   the   question  of 


THE  COLD  BEND  TEST. 

At  the  Brooklyn  meeting  of  the  American 
Association  for  the  Advancement  of  Science, 
Mansfield  Merriman,  in  his  vice-presidental 
address  on  "The  Resistance  of  Materials 
Under  Impact,"  made  the  following  remark: 

"During  all  this  development  of  static 
testing  one  impact  test  has  survived  and 
everywhere  held  its  own.  This  is  the  cold 
bend  test  for  wrought  iron  and  steel.  In 
the  rolling  mill  it  is  used  to  judge  of  the 
purity  and  quality  of  the  muck  bar  ;  in  the 
steel  mill  it  serves  to  classify  and  grade  the 
material  almost  as  well  as  chemical  analysis 
can  do,  and  in  the  purchase  of  shape  iron  tt 
affords  a  quick  and  reliable  method  of 
estimating  toughness,  ductility,  strength  and 
resilience.  It  is  true  that  numerical  values 
of  these  qualities  are  not  obtained,  but  the 
indications  are  so  valuable  that  if  all  tests 
except  one  were  to  be  abandoned,  the  simple 
cold  bend  test  would  probably  be  the  one 
which  the  majority  of  engineers  would 
desire  to  retain." 


IT  IS  NICE   AND  TERSE. 

A.  M.  Little,  general  merchant,  Water- 
ford,  has  decided  to  retire  from  business, 
and  has  issued  an  attractive  circular  to  his 
customers  announcing  the  fact.  The  first 
paragraph  is  so  nicely  and  tersely  put  that 
Hardware  deems  it  worthy  of  reproduc- 
tion.    It  reads  : 

"After  doing  business  in  Waterford  for 
over  26  years,  and  during  that  time  have 
neither  failed  nor  made  a  fortune,  I  have 
finally  decided  to  retire.  I  believe  that  it  is 
just  as  important  for  a  man  to  know  when 
to  quit  as  it  is  when  to  begin.  During  my 
career  in  this  place  my  business  relations 
with  the  people  of  Waterford  and  surround- 
ing country  have,  on  the  whole,  been  of 
the  most  pleasant  character.  I  have  been 
accustomed  to  meet  daily  with  so  many 
pleasant  people  and  to  see  so  many  cheerful 
faces  that  it  is  with  a  great  deal  of  hesitancy 
that  I  have  decided  to  take  this  step." 
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U.  S.  PAINT  AND  OIL  TARIFF. 

A  UNITED  STATES  paint  and  oil 
paper  has  the  following  re  the  new 
tariff  :  While  the  law  just  enacted 
fails  to  meet  the  views  of  the  ultra-advocates 
of  tariff  reform,  there  are  nevertheless  radical 
changes  from  the  law  it  displaces.  There 
are  quite  a  number  of  additions  to  the  free 
list,  and  the  reductions  in  the  rates  of  duty 
in  the  chemical  schedule  are  numerous. 
The  reduction  in  the  duty  on  some  of  the 
heavy  chemicals  is  expected  to  have  a 
deterrent  effect  on  those  who  had  contem- 
plated engaging  in  their  manufacture  and 
who  have  been  awaiting  the  outcome  of 
tariff  revision.  That  any  of  the  works 
already  in  operation  will  cease  manufactur- 
ing is  not  thought  probable,  but  the  com- 
petition of  foreign  makes  may  be  expected 
to  he  keener  under  the  new  law,  and  in- 
creased imports  may  be  expected  in  some 
articles.  The  amount  of  this  class  of  goods 
used  in  this  country  is  enormous  and  con- 
stantly increasing,  new  establishments  con- 
suming some  one  or  more  of  them  coming 
into  operation  nearly  every  week. 

The  color  and  pigment  industries  are  also 
affected  by  the  new  tariff  law,  in  some  in- 
stances quite  seriously,  and  it  is  to  be  re- 
gretted that  in  some  lines  it  may  prove 
difficult  or  even  impossible  for  the  domes- 
tic manufacturer  to  continue  to  compete 
with  his  foreign  rival.  How  far  or  to  what 
extent  the  manufacturers  here  who  have 
complete  modern  plants  may  be  able  to  ad- 
just their  business  to  the  new  order  of 
things  is  a  problem  yet  to  be  solved,  but 
that  this  country  will  prove  a  better  mar- 
ket for  foreign  goods  of  this  class  is  gen- 
erally believed.  The  changes  in  duty  will 
doubtless  encourage  the  introduction  of 
new  brands  not  now  familiar  here,  and 
probably  entirely  new  articles.  It  is  to  be 
hoped  that  our  manufacturers  will  not  suffer 
in  their  business  or  profits  to  the  extent 
some  of  the  more  pessimistic  seem  to  fear. 


TREES  IN  A  COAL  VEIN. 

A  short  time  ago,  it  is  stated  in  an  English 
exchange,  pieces  of  resin  and  wood  were 
found  in  the  coal  vein  at  Newcastle,  2,000 
feet  underground,  and  now  the  miners  are 
at  work  getting  out  a  tree,  for  there  is  a  per- 
fectly formed  fir  log  lying  imbedded  in  rock 
and  coal  over  one-third  of  a  mile  under  the 
surface  of  the  earth.  The  bark  is  probably 
six  or  seven  inches  thick,  and  the  peculiar 
characteristic  marks  of  fir  bark  show  very 
plainly.  The  specimens  of  the  wood  are 
even  more  clearly  marked  by  the  annual 
layers  and  wood  fibres,  and,  though  of  solid 
rock,  look  so  natural  that  they  appear  as  if 
they  would  readily  yield  to  a  pin  stuck 
against  them.  In  the  coal  crevasses  near 
by  are  found  great  quantities  of  resin,  as 
beautifully  clear  and  amber  colored  as  if 
picked  from  a  standing  tree.     There  is  no 


telling  how  long  that  log  of  rock  is,  but  its 
diameter  shows  that  it  must  have  been  24 
inches  through  the  wood,  and  must  there- 
fore have  been  originally  150  feet  in  height. 
It  is  probable  that  a  piece  not  larger  than  a 
ton  or  two  will  be  raised  to  the  surface,  but 
the  miners  are  at  work  getting  out  as  large 
a  piece  as  possible.  The  log  in  places  is 
coated  with  a  white  incrustation  of  lime- 
stone. 


THE  TURNING  OVER  OF  STOCK. 

The  question  of  ^tock,  and  how  often  it 
can  be  turned  over  by  the  hardwareman,  is 
always  a  perplexing  one  and  many-sided  in 
its  bearings,  remarks  N.Y.  Hardware.  The 
variety  required  in  the  proper  display  of 
stock  runs  into  money  very  fast,  and  the 
margin  on  wares  is  now  so  small  that  the 
greatest  shrewdness  has  to  be  exercised  to 
prevent  what  might  be  termed  a  substantial 
loss.  In  seasonable  goods  is  this  perplexity 
most  patent. 

To  have  a  short  slock  in  them  means  a 
loss  of  sales,  and  the  obtaining  of  a  certain 
sort  of  reputation  in  the  community,  that 
one  is  not  enterprising,  and  yet  to  carry 
over  such  wares  until  the  next  season  means 
the  unprofitable  use  of  capital,  and  in  that 
the  dealer  finds  himself  hanpered  in  pur- 
chasing what  he  really  needs  in  other  direc- 
tions. 

Such  goods  as  machinery,  nails,  and  in 
fact  heavy  staple  articles,  can  always  be 
turned  into  money,  and  it  is  the  common 
experience  that  stock  of  this  character  is 
turned  over  twelve  or  fifteen  times  in  a 
single  year.  The  handling  of  cutlery  has 
proven  to  be  slow  for  the  past  few  years, 
and  one  firm  in  New  York  is  carefully  pol- 
ishing some  tableware  every  few  days  that 
was  bought  over  two  years  ago.  Their  ex- 
perience, they  say,  teaches  them  that  they 
had  better  have  given  it  away  at  the  start 
than  to  have  had  the  trouble  they  have  had 
with  it.  The  first  loss  is  the  cheapest  one. 
Some  firms  have  been  carrying  a  peculiar 
description  of  files  since  1884,  much  to  their 
worry  and  friction  in  peace  of  mind. 


THE  LATEST  IN  ELECTRICITY. 

According  to  Electricity  the  latest  appli- 
cation of  electricity  is  to  the  business  of 
starting  horses  in  a  running  race.  An  At- 
lanta, Ga.,  man  has  invented  an  appliance 
for  this  purpose  which  runs  on  two  rails,  on 
either  side  of  the  path  for  the  horses,  and  is 
joined  by  a  rope  across  the  race  track  breast 
high  to  the  horses.  It  moves  forward  as  the 
horses  do,  and  by  the  pulling  of  a  cord  the 
rope  separates  in  the  middle  and  flies  up- 
ward on  two  arms,  and  the  field  is  off.  The 
starter  sits  on  a  platform  on  the  inner  side 
of  the  track,  and  moves  with  the  field  until 
he  lets  them  go.  If  the  thing  works  it  will 
be  a  great  time  saver  ind  largely  do  away 
with  those  tedious  waits  with  which  patrons 
of  the  turf  are  only  too  familiar. 


GLASS  COLORING  IN  GERMANY. 

The  beautiful  coloring  of  certain  varieties 
of  glass  now  produced  in  Germany,  and 
which  is  said  to  far  excel  some  of  the  most 
noted  French  specimens,  is  an  art  practiced 
by  the  glass  blower  at  the  furnace  by  means 
of  an  apparatus  consisting  of  a  sheet  iron 
cylinder,  20  inches  in  diameter,  standing 
vertically,  and  having  a  similar  cylinder 
riveted  across  the  top.  Kuhlow's  German 
Trade  Review  says  that  the  lower  cylinder 
is  an  opening  into  which  an  iron  ladle  can 
pass,  and  the  horizontal  cylinder  is  provided 
with  doors  at  either  end,  the  one  nearest 
the  operator  being  so  arranged  that  the 
blowpipes  can  be  supported  when  the  door 
is  closed  in  a  horizontal  split,  running  to  its 
middle,  the  object  to  be  treated  being  held 
inside.  When  the  glass-blower  is  reheating 
his  work  for  the  last  time  in  the  furnace  an 
attendant  takes  the  long-handled  iron  ladle, 
which  has  been  heated  red  hot,  shakes  into 
it  about  a  spoonful  of  a  carefully  prepared 
chemical  mixture,  and  places  the  bowl  of 
the  ladle  quickly  in  the  opening  provided 
for  it  in  the  vertical  cylinder.  The  mixture 
immediately  gives  off  vapor,  which  rises  to 
the  horizontal  cylinder,  where,  meanwhile, 
the  blower  has  placed  his  work,  supported 
by  the  blowpipe  and  heated  to  an  even  red, 
turning  it  rapidly  in  the  vapor.  In  a  short 
time  the  object  is  covered  with  a  changeable 
luster,  is  removed  from  the  pipe  and  tem- 
pered like  other  ware  in  an  ordinary  oven, 
then  cut,  engraved,  painted  or  gilded,  as 
desired. 


COOLING  SLEEPING  CARS. 

Years  ago  the  Mann  parlor  and  sleeping 
cars  had  an  apparatus  attached  to  them  by 
which  the  air  which  entered  the  car  was 
washed  free  from  dust  and  cinders,  cooled 
to  the  proper  temperature  and  delivered  into 
the  car  in  the  most  delightful  condition,  says 
Philemon,  in  Hardware  Reporter.  As  I  re- 
member, the  apparatus  consisted  of  a  large 
galvanized  iron  box,  standing  upright,  into 
which  the  blocks  of  ice,  as  they  came  from 
the  ice  wagon,  could  be  dropped.  The  drip 
from  this  ice  went  through  a  lower  compart- 
ment filled  with  fine  shavings  or  excelsior, 
or  something  of  the  sort.  The  air,  passing 
downward  over  the  ice,  was  cooled  and  de- 
prived of  its  moisture.  In  going  through 
the  excelsior,  the  dust  and  cinders  were 
removed,  and  when  it  reached  the  body  of 
the  car  it  had  the  temperature  of  a  spring 
morning. 

I  see  no  reason  why  an  apparatus  of  this 
kind  could  not  be  made  and  applied  to  de- 
livering cool  air  to  the  sick  room.  On  the 
car  the  power  for  moving  the  air  was  fur- 
nished by  the  forward  motion,  but  a  suffi- 
cient motive  power  would  be  found  in  the 
increased  weight  of  the  cool  air,  so  that  it 
would  flow  downward  into  the  room  if  the 
cooling  box  were  placed  at  a  sufficient  eleva- 
tion. 


HARDWARE 


TRADE  CHAT. 

ANOTHER     expedition    has   set  out 
from  KamloopsforTete  Jeune  Cache, 
to   work  on  the  mica   deposit  found 
there  some  years  ago. 

The  Crystal  Gold  Mining  Co.,  of  Rathbun, 
is  applying  for  incorporation. 

The  Dominion  Glass  Co.,  Montreal,  is 
applying  for  incorporation. 

To  meet  a  pressing  demand  50  tons  more 
of  binder  twine  were  shipped  from  the 
Kingston  penitentiary  one  day  this  week. 

Finlay  McKenzie  has  opened  out  a 
machine  shop  in  Glencoe.  Mr.  McKenzie 
is  well  qualified  asa  gunsmith  and  machinist. 
An  aluminum  pontoon  is  being  experi- 
mented with  in  the  German  army.  The 
whole  apparatus  can  be  readily  carried  by 
four  men. 

The  total  length  of  rabbit-proof  fencing  in 
New  South  Wales  is  stated  by  the  Land 
Department  of  that  colony  to  be  now  about 
14,500  miles. 

McCurdy  &  Walker  have  employed  a 
very  competent  machinist  from  the  east  to 
take  a  position  in  their  foundry,  which  is  now 
in  good  working  order. — Times,  Brandon. 

The  output  of  pig  iron  by  the  German 
furnaces  for  the  six  months  ending  June 
30th  was  2,649,071  tons,  an  increase  of 
247,131  tons,  or  103  per  cent.,  as  compared 
with  the  first  half  of  1893. 

A  representative  of  a  Manchester,  Eng., 
rubber  manufacturing  company  is  in  Ottawa 
looking  for  inducements  to  establish  a 
branch  factory  there  to  employ  between  200 
and  300  men.  He  wants  a  cash  bonus  as 
an  inducement  to  locate  there. 

The  Victoria,  B.  C,  city  council  has 
awarded  contracts  in  connection  with  the 
electric  lighting  plant,  steam  engines,  etc., 
to  the  William  Hamilton  Manufacturing 
Co ,  and  the  dynamo  and  lamps  to  the  Can- 
adian General  Electric  Company. 

John  Lewis  is  moving  his  hardware  stock 
into  his  new  store  and  had  all  his  heavy  iron 
in  the  new  racks  when  they  collapsed  the 
other  day  and  the  iron  was  piled  up  in  a 
heap.  The  racks  will  be  replaced  with  more 
substantial  ones. — Intelligencer,  Belleville. 

A  company  of  American  prospectors  re- 
cently opened  up  an  iron  ore  mine  at  Belle 
Isle,  Conception  Bay,  Newfoundland,  meet- 
ing most  encouraging  results.  It  is  reported 
that  they  are  working  in  the  interests  of 
the  Whitney  syndicate,  which  is  operating 
the  Cape  Breton  coal  mines. 

A  Chicago  electrical  expert  has  invented 
a  mail  box  which  he  claims  will  revolutionize 
the  delivery  of  the  mail.  When  a  letter 
carrier  raises  the  cover  of  the  slot  in  which 
the  letters  are  placed,  he  closes  the  circuit, 
and  the  owner  of  the  box  is  told  that  his 
mail  has  been  delivered.  At  the  same  time  the 
carrier  is  assured  that  the  person  for  whom 
the  letter  was  intended  has   received  notice 


of  delivery,  as  the  bell  in  the  house  rings  an 
answer.  The  carrier  can  then  go,  without 
waiting  for  someone  to  open  the  door. 
Should  any  one  tamper  with  the  box  or  in 
any  way  succeed  in  opening  the  door  the 
warning  bell  is  sounded. 

The  Diamond  Plate  Glass  Works,  of 
Kokomo,  Ind.,  claims  the  distinction  of 
having  turned  out  the  largest  perfect  plate 
glass  in  the  world.  To  this  it  has  added 
thefuither  distinction  of  having  made  the 
largest  bent  plate  glass  in  America.  The 
glass  was  cast  and  bent  to  order,  and 
measures  108x133  inches,  containing  100 
feet. 

D.  Findlay,  of  Findlay  Bros.,  foundrymen, 
leaves  to-day  for  a  fortnight's  business  trip 
west.  The  firm  has  just  issued  a  very  hand- 
some catalogue  which  includes  about 
seventy-five  varieties  of  stoves,  besides 
agricultural  furnaces,  pew  ends,  school 
desks,  sinks,  hollow-ware,  etc.     This  firm  is 


the  companies  have  to  pay  much  higher 
prices  for  foreign  than  for  home  material, 
and  it  is  represented  that  the  establishment 
of  foreign  factories  in  Russia  will  obviate 
this  drawback. 

A  while  ago  our  merchants  decided  to 
close  their  places  of  business  on  Thursday 
afternoons,  and  other  evenings  at  8.30.  We 
were  very  much  surprised  to  see  one  of 
them  with  his  store  open  all  day  last  Thurs- 
day, while  others  acted  as  they  agreed.  It 
is  no  common  sight  to  see  some  of  the  stores 
still  open  at  nine,  and  even  later.  We  think 
the  guilty  parties  apparently  have  little  con- 
sideration for  their  agreement. — Delhi  cor., 
St.  Thomas  Journal. 


A    NEW  BREAD   KNIFE. 

The  cut  herewith  shown  is  an  illustration 
of  the  new  bread  knife  that  is  being  put  on 
the  market  this  season  by  M.  &  L.  Samuel, 
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steadily  increasing  its  business  year  by  year, 
and  we  are  pleased  to  note  its  progress. — 
Herald,  Carleton  Place. 

No  binder  twine  could  be  obtained  in  town 
the  other  afternoon  until  the  arrival  of  the 
train  from  the  east.  On  it  another  car  of 
Dominion  twine  arrived.  Farmers  came 
from  near  Minnedosa  to  purchase,  as  none 
could  be  got  in  that  town.  So  great  was 
the  rush  when  the  car  did  arrive  that  10,700 
pounds  of  the  twine  were  distributed  before 
midnight,  and  orders  enough  placed  to 
cover  the  balance. — Neepawa  Register. 

The  directors  of  the  Richelieu  and  On- 
tario Navigation  Company  have  returned 
from  their  tour  of  inspection  over  the  west- 
ern line.  They  found  that  the  service  be- 
tween Montreal  and  Toronto  is  not  sufficient 
to  accommodate  the  business.  A  scheme 
to  improve  this  service  was  discussed,  and 
it  will  probably  take  the  shape  of  putting  on 
two  or  three  large  steamers  of  the  Carolina 
stamp  to  ply  between  Toronto  and  Prescott, 
and  the  steamers  now  on  the  route  will  be 
utilized  to  bring  the  passengers  from  Pres- 
cott to  Montreal,  two  of  these  to  meet 
each  of  the  larger  boats.  The  subject  will 
be  fully  discussed  at  the  next  general  meet- 
ing- 

The  Russian  Government  has  lately  re- 
ceived applications  from  several  large 
foreign  manufacturing  firms  for  permission 
to  build  workshops  in  Russia  for  the  manu- 
facture of  rails  and  locomotives.  The  appli- 
cants urge  that,  in  view  of  the  present  exten- 
sion of  the  Russian  railway  system,  Russian 
factories  are  no  longer  in  a  position  to  sup- 
ply the  demands  of  the  railway  companies, 
who  are,  therefore,  frequently  compelled  to 
place  their  orders  abroad.  Owing  to  the 
Customs  tariff  at  present  existing  in  Russia, 


Benjamin  &  Co.,  reference  to  which  was 
made  in  a  former  issue.  The  knife  is  made 
of  highly  tempered  best  quality  steel,  and  is 
warranted.  The  blade  is  elastic  and  thin, 
thus  cutting  hot  or  cold  bread  with  ease  and 
rapidity.  The  knife  is  neatly  bolstered,  has 
a  nice  wooden  handle  stamped  with  the  word 
"  Bread,"  and  looks  well  on  any  table.  It 
should  be  sharpened  on  the  underside  only, 
and  on  a  grindstone  if  possible.  When  the 
latter  is  not  convenient  an  ordinary  scythe 
stone  will  do. 


ARMY  BICYCLES. 

The  sum  of  100,000  marks  is  included  in 
the  German  army  estimates  for  the  present 
year  for  the  supply  of  bicycles  to  the  infan- 
try. Two  bicycles  are  assigned  to  each 
battalion.  An  instruction  has  been  issued 
dealing  with  the  bicycle  service.  Bicycles 
are  to  be  used  for  communications  between 
columns  on  the  march  and  for  communica- 
tions between  advanced  guards.  When 
troops  are  in  quarters,  bicyclists  are  to  fulfill 
the  functions  of  orderlies,  especially  where 
mounted  orderlies  are  wanting.  They  will 
also  relieve  the  cavalry  from  relay  and  in- 
telligence duties.  In  great  fortresses  the 
whole  of  the  duties  now  devolving  upon 
cavalry  as  message  bearers  will  be  trans- 
ferred to  bicyclists. 


ANTIQUITY  OF  COPPER. 

Copper  must  have  been  one  of  the  earlies, 
metals  known,  worked,  and  valued  in  human 
industry,  remarks  an  exchange.  It  ranks 
second  to  silver  in  malleability  and  ductility 
or  third  as  compared  with  gold,  which  is  the 
most  malleable  metal  known,  and  ranks  next 
to  iron  in  tensile  strength,  and,  being  an 
abundant  metal,  native  in  many  parts  of  the 
world,  it  often  lies  at  or  near  the  surface  of 
the  earth. 


HARDWARE 


Dead  shot  Powder 


PRICE    REDUCED. 


H.  S.  HOWLAND,  SONS  &  CO. 

SOLE  AGENTS  FOR  CANADA 

WHOLESALE     HARDWARE     MERCHANTS 
orders  solicited  37  Front  street  West,   TORONTO 


} 


German  Makers 


Are  advancing  their, 
prices  of 


WINDOW  GLASS 


Our  fall  stock  arrives  in  about  a  week. 
Are  you  requiring  any  ?     .     .     .     . 


Sanderson  Pearcy  &  Co. 


I  30  to   1 40  Bay  Street 

Toronto 


DISCOURTEOUS  CLERKS. 

THE  following  appealed  in  a  circular 
recently  issued  by  a  United  States 
firm  : 
"  I  do  not  know  of  any  one  thing  that  will 
bring  greater  discredit  upon  a  store  than 
habitually  careless  or  indifferent  service  be- 
hind the  counter.  A  customer  may  think 
that  a  poor  article  is  an  accident  or  a  high 
price  a  mistake,  but  boorishness  or  inatten- 
tion is  a  personal  affront  which  he  will  re- 
sent all  the  more  because  he  has  no  direct 
redress.  The  next  time  he  wants  anything 
he  will  go  to  another  store  for  it,  and  will 
have  a  feeling  of  satisfaction  in  the  thought 
that  his  money  isn't  going  into  the  hands  of 
the  man  who  offended  him,  particularly  if 
he  meets  in  the  second  store  with  the  de- 
ference due  to  one  who  has  money  to  spend 
and  patronage  to  bestow.  If  he  stops  to 
reason  the  matter  out  he  will  do  it  thus  : 
'  Stores  live  by  the  will  of  the  people.  I, 
when  I  have  a  want  to  fill  and  money  to 
spend,  represent  in  my  person  the  purchas- 
ing public  and  am  entitled  to  consideration 
as  a  patron.  To  the  man  whom  I  address 
my  desires  should  be,   for  the  moment,    of 


paramount  interest,  whether  I  want  to  stock 
a  store  or  to  buy  two  brass  rivets  of  impos- 
sible dimensions.  I  choose  to  buy  and  he 
is  there  to  serve  me.'  And  anything  that 
conflicts  with  his  ideas  and  tends  to  belittle 
his  importance  meets  with  decided  disap- 
proval. , 

There  are  two  kinds  of  clerks  whom  I  cor- 
dially dislike — the  Time  Server,  who  waits 
upon  we  with  an  I-wouldn't-if-I-didn't-have-to 
air,  and  the  Little  Tin  God,  who  condes- 
cends to  fill  my  need  with  a  manner  that 
implies  that  he  is  above  that  sort  of  thing. 
My  order  is  not  of  much  consequence  to 
either  of  them,  and  the  chances  are  before 
I  get  what  I  need,  something  of  more  im- 
portance to  them  diverts  their  attention 
and  I  am  left  to  await  their  good  pleasure. 
It  takes  longer  than  is  necessary  to  get 
what  I  want,  and  my  self-esteem  suffers  at 
their  hands.  Ten  to  one  their  stock  is  in 
bad  shape,  and  if  the  article  I  want  is  at 
all  special  or  out  of  the  ordinary  I  can  get 
no  information  from  them  about  it. 

"  I  would  not  have  in  my  store  a  man  whom 
I  could  not  interest  in  his  work — who  would 
count  the  minutes  or  consider  anything  that 
would   further    my   interests   as   too   much 


trouble,  and  whom  it  would  be  necessary  to 
prod  up  to  get  the  service  I  should  require. 
The  indifferent  man  and  the  one  too  big 
for  his  place  should  have  no  part  in  my 
business,  and  with  the  multitude  of  am- 
bitious young  men  eager  for  advancement, 
there  is  no  reason  why  they  should.  All 
the  help  and  encouragement  possible  should 
be  given  my  clerks,  and  everything  done 
that  I  could  do  to  make  their  interests  iden- 
tical with  mine,  and  if  I  [failed  to  secure 
their  very  best  work  their  place  should  be 
filled  without  delay." 

Works:  St.  Helens,  England 

Pilkincton  Bros. 

LIMITED 

MANUFACTURERS   OF 

Polished  Plate 

AND 

Window  Glass 

Bevelled  Plate 

and  Mirrors 

Rolled  Plate,  Ornamental  Cathedral,  etc. 

Horn^to  ■     Busby  Lane,  Montreal. 
UrjUUlo  i    Mercer  Street,  Toronto. 
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HIGH  CARBON   RAILS. 

IN  a  paper  on  steel  rails  read  before  the 
Scran'on  Engineers'  Club,  P.  H.  Dudley, 
C.E.,  gave  the  following  :  As  a  result  of 
many  tests  I  designed  my  standard  rail  sec- 
tions, distributing  the  metal  so  all  of  the 
heads  could  be  made  physically  hard  and 
tough,  to  check  the  excessive  flow  and  wear 
as  shown  by  most  of  the  sections  then  in 
use.  Experiments  upon  the  thin  head  of  the 
Pioneer  8o-pound  indicated  that  this  could 
be  done.  In  the  meantime  I  had  designed 
the  95-pound  rail  for  the  Boston  and  Albany 
with  its  broad  and  thin  head,  the  height  of 
the  section  being  limited  by  the  company  to 
5  1  32  inches.  Knowing  that  the  difficulties 
of  obtaining  the  requisite  quality  of  metal 
increased,  I  urged  starting  with  a  higher 
grade  of  metal  in  the  ingot,  and  proposed 
the  following  chemical  composition  :  Car- 
bon .60,  manganese  .80  to  .90,  silicon  .10  to 
.  1 5,  phosphorus  not  to  exceed  .06,  sulphur  not 
to  exceed  .07.  This  was  in  October,  1890. 
While  great  doubt  was  expressed  as  to  the 
possibility  of  securing  toughness  with  so 
high  carbon,  we  were  able  to  control  the 
condition  of  the  carbon  in  the  final  product 
of  the  rails,  so  that  they  were  of  unexpected 
toughness.  The  butts  stood  a  drop  test  of 
2,000  pounds,  falling  20  feet  and  rarely 
broke,  while  hundreds  stood  2  to  4  blows  of 
30  feet  before  failing,  supports  4  feet  apart. 

On  the  side  the  flange  gave  16  to  18  per 
cent,  elongation  per  inch  under  the  point  of 
impact  of  the  drop.  To  manufacture  such 
tough  high  carbon  rails  cost  $2  a  ton  more 
than  ordinary  rails. 

I  have  no  hesitancy  in  saying  that  it  is 
.he  most  important  work  yet  undertaken  to 
improve  the  quality  of  steel  rails  for  the 
present  service.  The  contract  for  the  first 
16,000  tons  of  the  95-pound  rails  was  let  to 
the  Bethlehem  Iron  Co.  Every  effort  was 
made  by  them  to  make  the  rails  tough,  and 
in  this  respect  they^were  as  agreeably  sur- 
prised and  gratified  as  any  one.  The  Lack- 
awanna Iron  and  Steel  Co.  has  since  manu- 
factured over  150,000  tons  of  these  high 
rails 

Carbon  has  different  forms  or  conditions 
in  which  it  exists  in  rails,  some  of  which  are 
hard  and  tough,  while  others  are  hard  and 
brittle.  In  rails  it  is  important  to  have  the 
carbon  in  the  condition  of  toughness  instead 
of  brittleness.  Biittleness  is  not  necessarily 
due  to  silicon.  From  .04  .to  .06  of  silicon 
has  been  the  common  practice,  but  it  is  not 
sufficient  for  present  traffic.  The  early  prac- 
tice was  far  better,  as  .08  to  .10  was  used. 
Some  of  the  earlier  rails  had  from  .30  to  40 
of  1  per  cent,  of  silicon,  and  low  carbon  .25 
to  .35,  and  the  good  wearing  qualities  were 
attributed  to  the  silicon.  The  structure  of 
those  rails  indicates,  so  far  as  I  have  exam- 
ined them,  that  their  methods  of  manufac- 
ture had  much  to  do  with  the  resulting 
structure  which  wore  so  well.  This  is,  how- 
ever, a  matter  which  will  require  extensive 


investigation,  and  there  are  but  few  laborers 
in  the  field.  One  fact  has  been  well  demon- 
strated—that the  ingots  with  our  silicon  con- 
tent are  free  from  blow-holes  in  the  columnar 
structure.  From  many  years  of  experience 
with  high  copper  rails,  it  is  not  believed  the 
ill  effects  once  attributed  to  copper  have 
been  realized. 


HARDWARE    CLERK    AND    NAILS. 

THERE  are  two  ways  of  looking  at  a 
thing.  The  impetuous  young  clerk 
in  a  Maine  hardware  store,  of  whom 
we  learn  elsewhere  in  these  pages,  looked  at 
the  subject  from  one  point  of  view,  and  the 
casual  and  thoughtless  reader  may  look  at 
it  from  another.  A  careful  consideration  of 
the  one  question  involved  leads  us  to  side 
with  the  clerk.  He  was  new  in  the  store. 
He  was  anxious  to  do  his  duty.  He  had 
more  zeal  than  knowledge,  which  was  for- 
tunate, as  knowledge  comes  from  observa- 
tion and  experience,  while  zeal  is  a  matter 
of  birthright  and  character.  An  invoice  of 
nail  kegs  had  just  been  landed  in  the  base- 
ment. He  was  told  to  count  them.  To  his 
uneducated  eye  it  was  necessary  that  the 
management  of  that  particular  store  should 
know  whether  or  not  it  was  getting  every- 
thing in  the  nail  line  that  it  had  paid  for. 
He  therefore,  cheerfully  and  with  alacrity, 
descended  into  the  basement  and  com- 
menced upon  his  task.  He  opened  the  first 
keg,  and  carefully  counted  every  nail  therein. 
He  kept  at  it  persistently  and  industriously, 
but  naturally  was  so  long  occupied  therein, 
that  a  question  as  to  his  whereabouts  was 
raised  in  the  store  above.  A  messenger  was 
sent,  and  reported  that  the  boy  had  com- 
pleted his  tally  of  the  first  keg  and  had  very 
energetically  entered  upon  the  count  of  the 
second. 

We  are  afraid  that  the  proprietor  of  this 
store  and  his  experienced  clerks  laughed  at 
the  boy.  We  have  noticed  a  tendency  on 
the  part  of  various  chroniclers  of  this  event 
to  laugh  with  them.  This  is  all  wrong.  The 
boy  was  endeavoring  to  do  his  duty  as  he 
understood  it,  earnestly,  faithfully,  cheerfully. 
He  made  no  objection  to  what  most  boys 
would  regard  as  a  tedious  and  thankless 
task.  He  went  into  the  basement  without  a 
question  ;  he  ripped  open  the  keg  ;  he  got 
down  on  his  knees  in  the  dust,  and  began  to 
count.  We  are  satisfied,  without  any  definite 
knowledge  upon  the  subject,  that  he  did  not 
miss  a  single  nail  ;  that  he  counted  every 
one  in  that  keg,  and  that  his  tally  came  out 
correctly.  He  therefore  should  have  been 
pronounced  a  faithful  servant,  and  cheerfully 
commended  for  a  zeal  which,  though  mis- 
taken in  this  instance,  would  certainly  profit 
much  when  directed  into  the  proper  channel. 
We  commend  this  young  man  to  all  clerks 
commencing  business  in  the  hardware  line. 
Perhaps  a  pertinent  question  put  by  the 
young  man  at  the  right  moment  to  his  super- 


ior from  whom  the  order  emanated  would 
have  saved  him  considerable  wo'k  and  a  little 
chagrin,  but  far  better  it  was  for  him  to  per- 
form this  task  as  he  did,  than  to  raise  objec- 
tions and  grumblings,  and  make  the  protest 
that  it  was  work  belonging  to  somebody 
else,  or  was  a  task  which  had  not  been 
agreed  upon  when  the  matter  of  his  wages 
was  arranged. 

We  make  no  apology  for  devoting  space* 
to  this  apparently  trivial  subject.  Nothing 
is  trivial  which  can  suggest  to  a  young  clerk 
entering  upon  life — in  a  hardware  store  or 
elsewhere — the  fact  that  willing  obedience 
and  faithtul  attention  to  even  the  smallest 
details  of  life— though  it  be  but  the  nails  in 
a  nail  keg — are  guide  boards  upon  the  road 
to  promotion  and  ultimate  success. — N.Y. 
Hardware. 


THE  BALLING  OF  TWINE. 

For  the  more  rapid  and  perfect  balling  of 
twine  a  machine  has  just  been  contrived, 
and  the  roll  can  be  automatically  stopped 
when  any  required  diameter  has  been 
reached,  says  an  exchange.  In  its  main 
points  of  construction  the  spindle  upon 
which  the  roller  is  wound  is  carried  at  its 
ends  in  bearings  at  the  ends  of  a  forked 
lever,  the  latter  resting  in  brackets  at  its 
opposite  end,  in  which  it  may  freely  turn  as 
the  roll  increases  ;  the  spindle,  which  rests 
upon  the  face  of  a  pulley  as  wide  as  the 
pulley  is  long,  is  fixed  to  the  driving  shaft, 
which  as  it  revolves  gives  motion  to  the 
spindle.  The  twine  to  be  made  into  a  roll 
is  taken  from  the  bobbins  and  after  passing 
over  suitable  brake  rods,  is  put  through  a 
quickly  to-and-fro  traversing  guide,  which 
moves  parallel  to  the  spindle,  thus  winding 
the  twine  on  the  latter  to  the  diameter  de- 
sired. At  a  point  on  one  side  of  the  forked 
lever  a  rod  is  suspended  from  a  stud,  hang- 
ing from  it  a  little  out  of  the  perpendicular, 
the  rod  having  a  number  of  holes  at  one 
end,  from  any  one  of  which  it  may  be  sus- 
pended, according  to  the  intended  diameter 
of  the  roll,  and  at  the  lower  end  a  notch  is 
made  ;  in  a  line  with  the  pulley  which  drives 
the  spindle  is  a  shaft  upon  which  is  fixed  a 
small  forked  lever,  between  the  forked  ends 
of  which  the  notched  rod  rests,  and  a  rising 
and  falling  motion  is  given  to  the  small 
forked  lever,  and  the  action  is  thus  continued 
to  the  end. 
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HARDWARE 


RUSTING  OF  IRON  AND  STEEL. 

Mr.  Bramwell  is  quoted  as  asserting,  in  an 
address  before  the  British  Association,  that 
neither  bright  iron  nor  steel  will  rust  in  pure 
water  or  pure  air  The  presence  ot  carbonic 
acid  or  some  similar  agent,  he  said,  seems 
necessary,  although  the  final  product  may 
be  destitute  of  carbon  ;  and  even  when 
'jxygen,  moisture  and  carbonic  acid  are  all 
present,  rusting  will  not  take  place  unless 
the  moisture  condenses  on  the  surface  of  the 
meta'.  When  rusting  does  take  place  under 
ordinary  circumstances,  the  first  stage 
appears  to  be  the  formation  of  ferrous  car- 
bonate, this  carbonate  being  next  dissolved 
in  carbonic  acid  water  to  form  ferrous  bicar- 
bonate, which  latter  is  then  decomposed  in 
presence  of  air  and  moisture  to  form 
hydrated  ferric  oxide,  magnetic  oxide  being 
found  as  an  intermediate  product.  In  re- 
gard to  the  progress  of  corrosion,  a  polished 
bar  will  resist  oxidation  for  a  comparatively 
long  time,  even  under  somewhat  unfavor- 
able conditions,  but  once  the  rust  has  com- 
menced only  a  short  time  is  required  for  it 
to  cover  the  whole  bar.  One  reason  assumed 
for  this  is  the  fact  that  the  rust  is  electro- 
positive to  the  iron  ;  and  it  is  partly  attribut- 
able to  the  final  product,  the  hydrated  ferric 
oxide,  being  formed  only  at  the  end  of 
several  intermediate  stages  of  the  oxidation, 
and  also  to  its  hydroscopic  properties,  which 
favor  the  absorption  of  the  moisture  from 
the  air.  In  certain  situations  other  acids 
besides  carbonic  may  take  part  in  the  cor- 
rosion of  iron. 


SS.  SMOKELESS  POWDER 


Is  the  best;  it  does 
notcontain  anynitro 
glycerine,  and  is  not 

aflected  by  the  heat  or  cold.  It  is  made  by  the  Smokeless  Powder  Company,  Limited, 
Dashwood  House,  New  Broad  Street,  London,  E.  C.  Woiks,  '•  Barwick  Herts."  It 
is  used  by  sportsmen  all  over  the  Dominion.  One  firm  in  New  York  have  purchased 
forty  tons  within  the  last 
twelvemonths.  Astock 
kept  at  Montreal. 

439  Board  of  Trade  Building 
Send  for  Price  List.  MONTREAL,  Agents. 
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Allan  Line 

ROYAL  MAIL  STEAMSHIPS 
Liverpool,  Londonderry,  and  Montreal  Mail  Service 


STEAMSHIPS. 

From 
Montreal. 

From 
Quebec. 

PARISIAN    ..    

Sept.    i 
"       8 

"      15 

"     22 

"     29 

Oct.    6 

MONGOLIAN 

9 

LAURENTIAN  

SARDINIAN 

Sept.  23 

*NUMIDIAN 

PARISIAN 

Oct.    7 

And 

weekly  thereafter. 

The  Steamers  of  this  service  carry  all  classes  of  passe, iters.  The  Saloons  and  Staterooms  are  in  the 
central  part  where  least  motion  is  felt.  Electricity  is  used  for  lighting  the  ships  throughout,  the  lights  being  at  the 
command  of  the  passengers  at  any  hour  of  the  night.  Music  rooms  and  Smoking  room  on  the  promenade  deck. 
The  Saloons  and  Staterooms  are  heated  by  steam.  Steamers  are  despatched  from  Montreal  at  daylight  on  the  day 
of  sailing,  and  sail  from  Quebec  at  9  a.m.  on  Sundays.  Steamers  with  a  *  will  not  stop  at  Quebec,  Rimouski,  or 
Londonderry.  RATES  OF  PA8SAGE: — Cabin,  .$45  and  upwards,  according  to  location  of  Stateroom  and  number 
of  persons  occupying  same;  all  having  equal  privileges  elsewhere.  Second  Cabin,  $30  single,  $60  return. 
Steerage  to  Liverpool,  London,  Glasgow,  Belfast,  or  Londonderry,  at  lowest  rates.  Steerage  passengers 
are  provided  with  bedding  and  every  requisite  for  the  voyage  without  extra  charge. 

H.  &  A.  ALLAN,  Gen.  Agents,  Montreal,  or  H.  C.  BOURLIER,  1  King  St.,  Toronto 


OXFORD  warm  air  FURNACES 


TRIED  and  TESTED.       NEVER    HAS   ONE    FAILED. 


FOR  COAL 


ARE  THE  MOST  MODERN  FURNACES  IN  THE  MARKET. 


FOR  WOOD. 


Coal  Furnaces , , 

Have  Heavy  Sectional  Fire  Pot, 
Extra  Heavy  Base  and  Ash  Pit. 
Rotating  Bar  Dumping  and 
Anti-Clinker  Grate.  Remov- 
able Grate  Frame.  Large  Com- 
bustion Chamber.  Heavy  Steel 
Plate  Radiator  with  Cast-iron 
Top  and  Bottom. 


Furnaces . . 


Have  Ash  Pit  Section  of  Extra 
Heavy  Corrugated  Iron.  Heavy 
Grate  especially  adapted  for 
Wood  Burning.  Double  Steel 
Radiator  (of  original  construc- 
tion) and  Steel  Fire  Box  Dome 
which  heat  quicker  than  Cast 
Iron. 


GAS  AND  DUST  TIGHT. 


COAL  FURNACES  MADE  IN  6  SIZES. 


Cyclone  Steel  Radiator. 
WOOD  FURNACES  IN  3  SIZES. 


WARRANTED   THE   BEST   IN   CANADA. 

SEND    FOR    CATALOGUE    AND    TESTIMONIAL    BOOK. 


MANUFACTURED    BY 


THE  MM  FOUNDRY  CO,,  no.,  I 


ORONTO 
ONT. 


THE  GURNEY-MASSEY  CO,,  no.,  M 


ONTREAL 
QUE. 
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HARDWARE 


HOW  TO  GET  CUSTOMERS. 

NO  problem  is  so  difficult  for  the  mer- 
chant just  beginning  in  any  line  as  is 
the  first  and  most  important  one  of 
how  to  get  customers.  Perhaps  it  is  just  as 
difficult  for  the  merchant  who  has  been  in 
business  for  years  and  who  finds  that  his 
trade  is  not  what  it  used  to  be,  but,  then,  he 
is  so  full  of  experience  and  possibly  so  fixed 
in  his  views  that  newly  formed  ideas  would 
not  be  of  any  use  to  him  and  might  just  as 
well  not  have  been  discovered.  But  the 
new  beginner  is  generally  willing  to  learn, 
and  probably  the  best  thing  to  do  in  order 
to  obtain  the  desired  information  is  to  get 
the  opinion  of  some  good  traveling  man  on 
whose  judgment  he  can  depend.  He  may 
think  that  the  traveling  man  never  sells 
goods  over  the  counter  and  is  not  consti- 
tuted for  the  handling  of  retail  customers. 
But  that  is  just  where  he  makes  a  mistake. 
The  secret  of  any  salesman's  success  is  an 
understanding  of  human  nature,  and  that  is 
the  experienced  traveler's  strongest  point. 
It  may  even  be  said  that  all  successful  busi- 
ness has  resulted  from  an  understanding  of 
human  nature  and  its  wants  and  necessities, 
or  even  of  its  whims  and  fancies,  and  if  the 
beginner  can  become  posted  in  this  respect 
through  the  aid  of  a  friendly,  careful  and 
conscientious  traveler  he  is  very  certain  to 
take  the  first  step  in  the  right  direction. 
There  are  plenty  of  such  travelers  o.i  the 
road,  and  it  is  not  so  difficult  to  enlist  their 
services. — Hardware  Reporter. 


STORY  WITH  A  RESONANT  MORAL. 

Young  men  ought  not  to  play  poker — or 
old  men,  for  that  matter — at  any  time,  and 
when  poker  is  played  in  business  hours  the 
heinousness  of  the  act  is  flagrant,  says  an 
exchange.  So  when  President  Warren 
Elliott,  of  the  Wilmington  and  Weldon 
Railway,  came  unexpectedly  upon  a  group 
of  his  young  men  playing  poker,  with  coffee 
beans  for  chips,  the  other  day,  he  accepted 
their  explanation  that  there  was  no  work  on 
hand  and  the  game  was  "just  for  amuse- 
ment." At  some  remote  period  of  his  ex- 
istence Mr.  Elliott  had  been  initiated  into 
the  intricacies  of  the  game,  and  so  he  drew 
up  a  chair  and  watched  it  with  interest. 
Each  young  man  had  in  front  of  him  a  pile 
of  coffee  beans,  which,  as  they  were  careful 
to  explain  to  the  president,  were  of  no  value 
whatever.  As  a  matter  of  fact,  they  had 
been  bought  of  the  banker  for  25c.  each. 
The  president  of  the  road  watched  the  game 
with  mild  interest,  and  from  time  to  time 
absently  helped  himself  to  a  pinch  of  beans 
from  the  different  piles  on  the  table,  masti- 
cating them  with  the  indifferent  air  of  a  man 
who  knew  that  unground  coffee  was  only  40 
cents  a  pound.  The  anguish  of  the  young 
men,  who  saw  their  chips  melt  away,  was 
poignant,  but  nobody  dared  to  explain. 
When  the  president  had  consumed  all  the 


beans  in  sight  he  said  good  night  in  the 
most  affable  way  and  went  off  with  an  inno- 
cent smile  on  his  rosy,  cheerful  face.  The 
gentleman  wno  kept  the  bank  and  had  no 
chips  to  redeem  is  now  a  warm  admirer  of 
the  president. 


HANDY  KITCHEN  UTENSILS. 

The  accompanying  cuts  are  illustrations 
of  some  of  the  handy  kitchen   utensils  that 
are  to  be  found  in 
stock  with   M.  & 
L.    Samuel,  Ben- 
jamin &  Co.    No. 
1   shows   an   egg 
beater  and   mea- 
suring   glass     in 
one.    This  beater 
can  be  used  not 
only  on  eggs,  bat 
for       whipping 
cream  and   mak- 
ing any  kinds  of 
cakes,     custards, 
etc.      The    glass 
receptacle    holds 
one  quart,  and  is 
correctly    gradu- 
ated    for   measuring  and  weighing  liquids, 
sugar,  flour,  etc.     No.  2  is  what  is  known 
as   "  Sir    Hum- 
phrey   Davy's '' 
bread     toaster. 
This    toaster    is 
sc  ientifically 
constructed, and 
is  held  to  be  the 
only  bread  toast- 
er that   can    be 
used    over     the 
flame  of  a  gas  cr 
gasoline     stove, 
coal     or     spirit 
stove       without 
allowing  odor  to 
)be   imparted  to 
the    bread,    the 
No.  2.  No.  3.        fine  wire  gauge 

preventing  the  flame  from  passing  through. 
Cut  No.  3  shows  the  Rapid  Potato  Peeler. 
This  article  peels  potatoes,  fruit,  etc.,  rapidly, 
and  as  it  cannot  make  a  deep  incision,  there 
is  no  unnecessary  waste.  Eyes  or  rough 
spots  are  removed  by  the  handle.  The 
Rapid  is  made  of  solid  steel. 


ALUMINUM'S  CHARACTERISTICS. 

A  good  deal  of  the  craze  in  regard  to 
aluminum  seems  to  have  passed  away,  and 
manufacturers  have  settled  down  to  a  com- 
mon sense  view  of  the  subject,  says  Sanitary 
Plumber.  Most  men  are  beginning  to  re- 
cognize the  fact  that  aluminum  by  itself  has 
a  good  many  of  the  unpleasant  characteris- 
tics which  are  seen  in  zinc.     There  seem  to 


be  scarcely  any  establishments  using  it  in  a 
large  way  that  are  trying  to  handle  the  pure 
metal.  The  aluminum  bronzes  and  alumi- 
num slightly  alloyed  are  becoming  popular. 
The  perfect  imitation  of  gold  which  has 
been  mentioned  in  these  columns  appears 
to  be  one  of  the  most  promising  of  the  new 
aluminum  compounds.  It  is  light  in  weight, 
has  as  good  a  color  as  gold,  seems  to  be 
easily  worked,  does  not  tarnish  at  al1,  and 
has  many  properties  which  make  it  particu- 
larly valuable  for  fine  metal  work.  The 
strong  aluminum  bronzes  are  altogether 
wonderful  metals,  and  it  seems  strange  that 
they  are  not  more  generally  used.  Many  of 
them  are  capable  of  being  forged  at  a  red 
heat,  apparently  with  as  much  ease  as 
wrought  iron.  This  property  should  make 
them  available  for  drop  forgings  and  for 
working  into  difficult  shapes  not  always 
available  in  casting.  Some  of  them  have 
shown  a  strength  as  high  as  100,000  pounds 
per  square  inch.  It  is  said  that  an  addition 
of  five  or  fifteen  per  cent,  of  aluminum  to 
brass  increases  its  strength  greatly  and  pre- 
vents it  from  corroding.  All  these  aluminum 
alloys  work  well  and  present  none  of  trose 
difficulties  in  handling  which  make  the  pure 
metal  so  disagreeable. 


STEEL  WORKS   FOR   VANCOUVER. 

A  proposal  is  on  foot  to  establish  steel 
works  at  Vancouver.  The  projector  is  a 
Pittsburg  man  named  Withrow,  and  his 
proposition  is  to  form  a  company  with  a 
capital  stock  of  $3,000,000,  of  which  amount 
a  million  and  a  half  will  be  expended  in  a 
plant  for  the  manufacture  of  steel,  etc.,  while 
half  a  million  would  be  employed  as  the 
working  capital.  The  remaining  million 
would  be  invested  in  mines,  ships,  and  other 
auxiliaries  necessary  to  the  successful  opera- 
tion of  the  concern.  When  this  is  success- 
fully effected,  and  his  plant  working  suffici- 
ently long  to  satisfy  the  City  Council  of 
Vancouver,  that  the  factory  is  capable  of  an 
output  of  50,000  tons  of  ore  annually,  he 
will  ask  it  to  guarantee  interest  at  5  per 
cent,  on  the  bonds  of  the  company. 

The  projector  expects  his  market  on  the 
Pacific  Coast,  in  China,  or  Japan. 


THE  ONTARIO  TACK  CO. 

Manufacturers  of 

Wire  Nails 

TACKS,  SHOE  NAILS,  ETC. 


Hamilton. 


Ontario. 

SP 
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CRESCENT  DAMPERS 

Patented  in  U.S.  and  Canada,  1893. 

Has  all  the  advantages  of  a  high  priced  Stove  Pipe  Damper,  at  low 
cost.  LIGHT  FOR  FREIGHT.  Being  made  of  sheet  steel  will 
not  break,  and  being  double  will  not  warp.  Spring  keeps  damper  at 
any  angle  set  in  pipe. 

Manufactured  by 

Thos.  Davidson  &  Co. 

MONTREAL. 


FURNACE  FLUES  AND  CHIMNEYS. 

IN  the  use  of  a  furnace  of  whatever  make, 
a  good  deal  depends  on  the  smoke  flue 
and  the  construction  of  the  chimney  into 
which  it  enters,  says  Stoves  and  Hardware 
Reporter.  If  there  is  a  defect  at  any  point, 
or  a  neglect  to  follow  any  of  the  scientific 
principles  involved  in  construction  and  use, 
the  fire  will  not  draw  regularly,  the  furnace 
will  not  throw  out  a  sufficient  amount  of  heat 
or  will  probably  smoke  or  act  in  other  ways 
as  no  reputable  furnace  is  intended  to  do. 
Hence,  a  proper  care  for  the  subject  as 
stated  is  of  the  first  consideration,  and  the 
following  notes  from  an  expert  in  the  busi- 
ness will  be  found  of  substantial  service. 

The  chimney  should  be  higher  than  any 
building  in  the  immediate  vicinity.  This  is 
not  always  possible  in  the  larger  cities,  but 
the  height  can  be  added  to  if  necessary  by 
a  well-supported  pipe.  It  is  also  advisable 
to  use  the  flue  for  the  furnace  draught  alone 
and  to  have  no  other  openings,  while  the 
flue  should  be  continuous  and  uninterrupted 
from  the  cellar  to  the  top  exit.  If  the  flue  is 
rectangular,  the  dimensions  should  not  be 
less  than  8x12  inches,  with  a  diameter  not 
less  than  10  inches  when  the  round  form  is 
used.  The  base  of  the  chimney  stack  should 
rest  on  the  floor  of  the  cellar,  in  order  to  in- 
sure stability,  and  the  smoke  flue  should  ex- 
tend several  feet  below  the  smoke-pipe  col- 
lar, thus  forming  a  pocket  into  which  can  be 
made  an  opening  for  the  purpose  of  cleaning 
out  the  natural  accumulations  of  soot. 

If  the  stack  in  which  the  furnace  flue  is 
built  contains  fire-places,  and  there  is  an 
ash  pit  in  the  stack  into  which  the  ashes  are 
dumped,  care  must  be  taken  to  see  that  this 
ash  pit  has  no  connection  with  the  pocket 
of  the  smoke  flue  used  for  the  furnace. 
Should  an  opening  be  left,  by  mistake,  be- 
tween the  pocket  to  the  furnace  smoke  flue 
and  the  ash pitthe draught tothe  furnace  flue 
will  be  checked.  The  smoke  pipe  should 
be  connected  to  the  smoke  flue  by  a  galvan- 
ized thimble,  care  being  taken  not  to  push 
the  pipe  so  far  into  the  chimney  as  to  cut 
off  or  reduce  the  outlet  of  the  smoke  pipe. 
The  burning  of  soft  coal  requires  a  larger 
flue  and  stronger  draft  than  for  hard  coal. 


If  the  draft  proves  over  strong  it  can  be 
controlled  by  putting  an  iron  damper  in  the 
smoke  pipe  between  the  check  damper  and 
the  heater.  In  building  a  square  or  rec- 
tangular chimney  flue,  the  mortar  should  be 
scraped  off  from  the  inside  as  it  goes  up, 
making  the  inside  as  smooth  as  possible. 
The  same  care  should  be  exercised  in  join- 
ing the  sections  of  round  or  square  tile  flues. 
In  building  any  chimney  remove  every 
possibility  of  friction.  . 


BETTER  ACQUAINTANCE  WANTED. 

The  growth  of  tall  buildings  has  made  the 
study  of  foundations  quite  a  serious  one, 
observes  the  Architect  and  Builder.  For 
this  purpose  the  old  method  of  piling  has 
not  been  found  sufficient,  and  the  necessity 
for  perfectly  stable  support  for  these  struc- 
tures hascalledfor  the  best  engineering  talent 
in  the  construction  of  foundations.  A  piece 
of  work  of  this  character  is  at  present  in 
progress.  The  land  on  which  the  twenty- 
story  building  of  the  American  Security  Co. 
is  to  go  up  is  only  85  feet  square,  and  the 
building  is  to  be  306  feet  high  above  the 
curb,  thus  bringing  an  immense  weight  on 
a  comparatively  restricted  area.  The  ques- 
tion of  the  foundation  in  this  case  was  care- 
fully studied,  and  the  use  of  steel  caissons 
was  decided  upon  to  prepare  the  founda- 
tions. These  were  made  to  fill  the  area 
and  sunk,  as  is  often  done  in  bridge 
foundations,  by  working  underneath  them 
and  allowing  them  to  sink  by  their  own 
weight  and  that  of  many  tons  of  pig  iron 
placed  upon  them  as  the  men  removed  the 
earth.  The  workmen  are  supplied  with 
fresh  air  by  a  pump  through  a  cylindrical 
steel  shaft.  These  caissons  were  begun  at 
a  level  80  feet  below  the  level  of  the  curb, 
and  will  be  sunk  till  a  bed  of  solid  rock  is 
reached.  When  all  caissons  aire  down  they 
will  be  filled  with  cement,  and  on  top  of  this 
cement-filled  steel  work  will  be  erected 
octagonal  pillars  of  brick  for  forty  or  fifty 
feet,  as  a  support  for  the  cellars  of  the  build- 
ing. This  is  but  an  example  of  the  en- 
gineering difficulties  to  be  met  with  in  the 
construction  of  these  tall  buildings,  and 
shows  how  varied  must  be  the  attainments 
of  an  architect  who  attempts  to  furnish  such 
structures  for  his  clients. 


ELECTRICITY  IN  MINES. 

FROM  a  paper  by  W.  E.  Lishman  in  the 
Journal  of  the  British  Society  of  Mining 
Students,  on  "  Electricity  in    Mines," 
we  take  the  following  conclusions  : 

It  seems  probable  that  in  the  future  the 
alternate  current  will  be  more  extensively 
used,  the  obstacle  at  present  in  the  way 
being  the  difficulty  there  is  in  starting  the 
motors.  Economy  in  transmission  will  be 
further  increased  by  the  introduction  (with 
sufficient  precautions)  of  high  tension  cur- 
rents and  the  use  of  transformers,  which  in 
some  cases  are  already  employed.  The  cur- 
rent is  taken  along  the  main'cables  at  a  high 
potential,  and  at  the  required  points  is  trans- 
formed into  one  of  low  potential  and  large 
current.  In  every  machine  which  is  used 
for  the  purpose  of  converting  energy  in  one 
form  into  energy  in  another  more  adapted 
for  service,  the  transformed  energy,  or  the 
energy  realized,  is  never  so  great  as 
that  originally  given  out  ;  and  since,  by 
the  doctrine  of  "  conservation  of  energy," 
none  is  ever  lost,  but  only  reappears 
in  some  other  form,  the  difference  be- 
tween the  energy  employed  and  that 
realized  is  either  expended  in  doing 
work  in  the  process  of  conversion  or  dissi- 
pated in  some  other  form,  owing  to  the  want 
of  proper  means  of  concentrating  it  into  the 
desired  channel.  This  loss  (loss  so  far  as 
the  desired  end  is  concerned)  must  exist  so 
long  as  there  is  work  to  be  done  in  the  pro- 
cess of  conversion,  but  it  can  be  reduced  to 
a  minimum,  and  the  nearer  the  realized 
energy  approaches  that  originally  given  out 
the  more  efficient  is  the  process.  Friction, 
in  ordinary  machines,  is  accountable  for 
absorbing  much  of  the  power,  but  with  elec- 
tricity, as  seen  above,  there  are  other  losses, 
and  a  more  ready  way  of  obtaining  the  cur- 
rent is  to  be  looked  for  in  the  future.  When 
heat,  which  is  as  readily  obtained  from  elec- 
tricity, can  be  as  readily  reconverted  into 
electricity  without  the  introduction  of  all  the 
machinery  at  present  necessary,  and  the 
friction  consequent  upon  it,  economy  will  be 
still  further  increased  and  efficiency  will  ap- 
proach a  maximum.  At  present  this  is  in 
its  experimental  stage,  but  there  seems 
ground  for  believing  that  it  will  eventually 
become  practicable. 
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MONTREAL    MARKETS. 

Montreal,  August  31,  1894. 

HARDWARE. 

THERE  has  been  a  much  improved 
movement  in  general  shelf  hardware 
during  the  past  six  or  eight  days,  and 
the  houses  are  hoping  that  it  is  the  fall  move- 
ment come  to  stay.  The  lines  that  have  fur- 
nished the  bulk  of  the  business  doing  have 
been  cutlery,  sporting  goods,  cut  nails,  wire 
nails,  tacks,  carriage  bolts,  hinges  and  Peer- 
less and  white  ware.  No  special  change  in 
the  disposition  of  values  is  to  note,  but  the 
easy  feeling  in  cut  nails  to  which  reference 
has  been  made  is  still  conspicuous,  and  it  is 
likely  that  further  concession  could  be  had 
if  the  buyer  worked  hard  enough  for  it. 
Paints  and  oils  furnish  nothing  new,  but 
travelers  are  now  starting  out,  and  advices 
from  primary  markets  are  firm.  Stocks  of 
cement  are  light  here  and  values  are  firm  as 
a  consequence.  Turpentine  has  ruled  weaker 
again  since  our  last,  reacting  ic.  per  gallon. 
There  is  no  other  change  to  mention. 

Wire — Nothing  special  is  to  leport  in 
wire,  a  few  lots  moving  at  unchanged  prices. 
A  few  small  orders  are  coming  in  for  barbed 
and  baling  wires  ;  also  oiled,  stove  pipe  and 
annealed. 

Rope — Business  in  rope  has  been  of  a 
moderate  kind  and  prices  continue  steady 
as  follows  :  We  quote  sisal  at  7  to  7^c.  for 
7-16  in.  and  upwards,  and  14c.  for  deep  sea 
line.  Pure  Manilla,  9XC-  tor  7"ID  in.  and 
upwards,  9^c.  for  smaller. 

Cutlery — There  has  been  a  fair  demand 
for  both  table  and  pocket  cutlery— in  fact, 
the  volume  of  business  in  these  goods  has 
been  on  the  increase. 

Sporting  Goods — This  has  been  an  ex- 
ceptionally active  line.     Large  quantities  of 


guns,  rifles  and  ammunition  have  been  mov- 
ing, the  enquiry  for  all  descriptions  showing 
material  improvement  during  the  week. 

Cut  Nails — There  has  been  a  fair  move- 
ment in  cut  nails,  induced  by  the  decline 
already  reported.  Values  are  still  easy  m 
tone,  and  though  we  quote  $1.75  as  the  basis, 
it  is  quite  likely  that  round  lots  could  be 
moved  for  less. 

Wire  Nails — These  rule  steady  under  a 
fair  demand  for  all  staple  sizes. 

Horse  Nails — A  fairly  active  movement 
is  to  note  in  horse  nails  at  steady  prices. 

Tacks — A  good,  fair  demand  has  been 
experienced  for  tacks  during  the  week.  The 
basis  of  value  is  the  same. 

Horseshoes — A  fair  trade  of  the  usual 
jobbing  kind  is  to  note,  and  prices  are  un- 
changed. 

Chain — No  particular  change  in  the 
movement  of  business  in  this  line  is  to  note. 

Ware — A  fairly  good  trade  in  both  Peer- 
less and  white  ware  has  characterized  the 
week  in  this  line. 

Tools — There  has  been  a  much  improved 
demand  for  all  kinds  of  carpenters' tools.  In 
fact  these  have  been  quite  active  in  a  jobbing 
way. 

Plumbing  Supplies,  Etc.— Business 
both  in  plumbers'  and  builders' supplies  rules 
quiet. 

Lead  Pipe — There  have  been  a  few  fair 
sized  lots  moved,  but  the  demand  is  far  from 
active.     The  basis  is  unchanged. 

Hinges — A  good  demand  has  been  ex- 
perienced for  hinges.  The  demand  for 
heavy  hinges  already  noted  continues,  and 
other  lines  have  been  picking  up  also  to  a 
small  extent. 

Tar,  Etc. — There  is  no  change  in  tar, 
resin,  etc.,  business  being  fairly  good  on  the 


whole.  We  quote  :  Rosins,  $2.75  to  $5.25 
as  to  brand  ;  coal  tar,  $3.25  to  $3.75  ;  cotton 
waste,  5  to  7c.  for  colored  and  7  to  10c.  for 
white  ;  oakum,  5X  to  7%c,  and  cotton  do. 
10  to  12c. 

Turpentine— The  talk  of  combines,  etc., 
in  the  South  has  had  no  effect  on  values  on 
spot  as  we  have  already  noted.  On  the 
contrary  prices  this  week  are  ic.  lower  per 
gallon,  sales  of  round  lots  having  transpired 
at  44c.  We  still  quote  spot  prices  for  ordin- 
ary quantities  however,  at  45  to  46c,  though 
they  are  apt  to  go  lower. 

Cement — Demand  for  cement  has  been 
good  and  some  substantial  contracts  both 
for  present  and  future  delivery  have  been 
put  through  since  our  last  aggregating  4,000 
casks.  Values  also  are  firm  under  very 
light  stocks,  and  though  there  is  no  actual 
change  yet  it  is  not  unlikely  that  they  may 
be  marked  up.  Prices  are  firm  at  $1.95  to 
$2.05  for  English  brands,  and  $1.85  to  $1.95 
for  Belgian  on  spot. 

Firebricks— The  market  for  firebricks  is 
very  firm,  and  the  advance  in  prices  noted 
last  week  has  been  well  maintained,  the  fact 
that  receipts  during  the  past  fortnight  have 
been  almost  nothing  having  a  strengthening 
effect.  Sales  are  being  made  at  $15.50  to 
$22  per  i,ooo,  as  to  brand. 
METALS. 

The  heavy  iron  and  metal  market  has  not 
furnished  any  special  change  since  our  last. 
The  volume  of  business  does  not  increase 
materially,  but  naturally  with  the  advance 
of  the  season  some  wants  have  to  be  filled, 
and  of  course  calls  for  purchasing.  In  no 
line  has  there  been  any  striking  change  es- 
tablished, but  it  is  noteworthy  that  in  one  or 
two  lines  values  have  an  easier  tendency. 
Indeed,  it  is  not  at  all  certain  that  our  quo- 
tations  upon  them   have  not  been  shaded 


McClary's  Famous  Furnaces 

Our  Steel  Dome  and  Steel   Low  Radiator  Coal  Furnace,  with 
three  steel  radiating  flues,  is  the  most 

Powerful  and  Economical 

heater  in  Canada.     Send  card  for  descriptive  catalogue  and  testimonials. 


THE  McCLARY  MFG.  CO. 

London  .  Toronto  .  Montreal  .  Winnipeg"  .  Vancouver. 
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IUL 


EL,  BENJA 

26,   28,  30    Front  St.   West, 


uo. 


ENGLISH    HOUSE 


SAMUEL,  SONS  &  BENJAMIN 

164  Fenchurch  St.,  London,  E.C. 


TORONTO 


Stove  Boards 


Maple  Leaf  and   Elegant. 
Crystallized  and  Embossed. 


Stove  Pipe  Varnish 


1,  4  and  6  Piece. 


Coal  Hods 


POLISH  and  PASTE.     All  kinds. 

WRITE    FOR    PRIGES. 


Large  Assortment. 


CANADA'S    LARGEST    MANUFACTURERS 


SAFFORD 


PATENT 


RADIATORS 


FOR 


Hot  Water  and  Steam  Heating 

Bolts 
Packing 
Leaky  Joints 

LARGEST  VARIETY  OF  STYLES 

BIGGEST  STOCK  IN  CANADA 
the  t:r,^:d:e  oisrnirsr  supplied 


Sole  Manufacturers  and  Patentees  : 


THE 


Toronto  Radiator  Mfg.  Co, 


TOEONTO,   OUSTT. 


BRANCH    HOUSES Montreal,   Quebec,   St.  John,  Hamilton,   Winnipeg,   and  Victoria,  B.C. 
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S 


EE  OUR  EXHIBIT 


AT   THE 


METALLIC 
ROOFING 

CO.  LTD. 


The  Grand  Stand  and 
50  other  buildings 
on  the  grounds 
are    roofed    with 


84  to  90  Yonge  St.,  TORONTO 


Our  Steel  Shingles 


MONTREAL  MARKETS.— Continued, 

during  the  week  now  under  review.  Tin 
plate,  Canada  plate,  and  iron  pipe  are  the 
lines  which  manifest  the  most  noticeable 
feeling  of  easiness. 

Pig  Iron — Business  on  the  whole  in  pig 
iron  is  not  active,  though  a  fair  volume  of 
trade  is  passing.  Founders,  of  course,  have 
to  supply  their  wants,  and  they  have  been 
the  principal  buyers,  and  have  confined 
their  attention  chiefly  to  domestic  Nova 
Scotia  pig  and  a  few  lots  of  American  iron. 
Stocks  of  Scotch  pig  are  light  and  prices 
firm,  but  demand  for  it  is  small.  Summer- 
lee  is  firmly  held  at  $20.  We  hear  of  sales 
of  Siemen's  at  $16.75,  anc>  also  of  a  150-ton 
lot  of  No.  2  American  iron  at  $17.50. 
We  quote  :  Summerlee,  $20  ;  Eglinton, 
$18.50;  Carnbroe,  $18.50  ;  Ferrona,  $16. 50 
to  $17  ;  and  Siemen's,  No.  1,  $16.50  to 
$16.75. 

Bar  Iron — There  is  a  fair  demand  for 
bar  iron,  both  from  first  and  second  hands. 
One  of  the  mills  says  that  their  orders  are 
much  better.     We  quote  :  $1.70  to  $1.75. 

Scrap  Iron — There  have  been  further 
transactions  in  cast  scrap  on  spot,  and  at 
rather lowerprices  thanthosenoted  last  week, 
A  sale  of  a  round  lot  that  we  heard  of  was 
on  the  basis  of  $13,  four  months.  These 
terms  could  not,  of  course,  be  duplicated  for 
ordinary  quantities. 

Sheet  Iron— A  fair  demand  has  been 
experienced  for  sheet  iron,  but  prices  are 
rather  easier  if  anything,  and  we  quote  on 
the  basis  of  $2.30  for  No.  28. 

Tin  Plate — This  line  is  dull  and  rather 
heavy  in  tone.  In  fact,  though  we  do  not 
alter  our  quotations  for  business  in  an  ordi- 
nary way,  there  is  good  reason  for  believing 
that  prices  have  been  cut  for  round  quanti- 
ties. We  quote:  Cokes,  $2.75  to  $2.90,  and 
charcoal,  $3.25  to  $3.50. 

Terne  Plates — Business  in  these  is  of 
a  quiet  character.  Prices  are  unchanged  at 
$6  to  $6.25. 


Canada  Plates — Buyers  do  not  appear 
to  be  at  all  urgent  about  supplies.  Last 
week's  prices  may  be  repeated,  but  if  a 
buyer  wanted  a  round  lot  he  might  get  a 
better  figure  than  the  basis  we  quote,  which 
is  $2.10  to  $2.15. 

Ingot  Tin — There  is  no  improvement  in 
the  demand  for  tin,  but  spot  prices  are  rather 
firmer  in  consequence  of  an  advance  in  Great 
Britain.  We  quote  prices  yiz.  higher  than 
last  week  at  18  to  \%%c. 

Iron  Pipe — Demand  for  this  is  of  a  very 
indifferent  character,  and  it  is  reported  that 
a  western  house  was  the  buyer  of  a  good- 
sized  lot  at  better  discounts  than  those  we 
quote,  which  is  70  and  5  for  black  and  50 
and  5  for  galvanized. 

Copper — No  activity  to  note  in  the  cop- 
per market,  which  continues  dull  as  before. 
Prices  are  unchanged  at  9K  to  10c. 

Steel— An  ordinary  sort  of  trade  is  do- 
ing. We  quote:  Best  cast  steel,  iol/2  to 
12c. ;  spring,  $2.50;  tire,  $2.50  to  $2.75; 
sleigh  shoe,  $2.40;   round   machinery  steel, 

$3- 

Spelter — A  very  quiet  business  is  to  re- 
port in  this  line,  and  prices  are  repeated  at 
$445  to  $4.50. 

Zinc  Sheets— A  fair  jobbing  trade  is 
doing  on  the  basis  of  $4.25  to  $4.50. 

Hoops  and  Bands — These  continue  quiet 
but  steady  at  $2.30  to  $2.35. 

Antimony — The  usual  quiet  trade  is  to 
note  on  the  basis  of  10c.  to  12c. 

Galvanized  Iron— Buyers  are  only  tak- 
ing what  they  actually  want,  and  sellers  are 
disposed  to  meet  them.  The  movement  is 
small  in  consequence, but  prices  are  not  quot- 
ably  changed.  We  quote  :  4X  to  4>£c. 
for  ordinary  brands;  Morewood,  <^%  to  6c; 
tinned  sheets,  coke,  No.  24,  6  to6Xc ;  No. 
26,  6%  to  6%"c.,  with  the  usual  extra  for 
larger  sizes. 

GLASS. 

The  glass  market  has  not  developed  any 
radical  change  since  our  last  report.     Busi- 


ness has  not  increased  to  any  material  extent 
though  the  tone  is  rather  better.  We  quote  : 
$1.25  for  first  break  ;  $1.30  second  break, 
per  50  feet ;  $325  for  first  break  per  100 
feet ;  putty  in  bulk,  $1.85. 

PAINTS  AND  OILS. 

No  great  change  is  to  note  in  this  market, 
but  with  stronger  primary  orders  a  better 
feeling  prevails.  Lead  and  zinc  are  firmer, 
but  no  quotable  change  can  be  cited  on  spot 
yet.  We  quote  :  Choice  brands  white  lead, 
Government  standard,  $4.75;  No.  1,  $4.50; 
No.  2,  $4.25  ;  No.  3,  $4;  No.  4,  $3.75;  dry 
white  lead,  4^c;  red  lead,  pure,  4#c. ;  do., 
No.  1,  4c;  zinc  white,  pure,  $7.25;  No.  1, 
$6.25  ;  No.  2,  $5.25;  linseed  oil,  round 
lots,  raw,  54  to  55c,  boiled,  57  to  58c;  seal 
oil,  40  to  45c. 

CHEMICALS    AND    DYESTUFFS. 

The  chemical  market  continues  much 
the  same  as  last  reported,  and  business 
continues  quiet.  Prices  are  unchanged. 
We  quote  :  Bleaching  powder,  $2.50  to 
$2.75  ;  bicarb,  soda,  $2.25  to  $2.35  ;  sal  soda, 
70  to  75c.  ;  carbolic  acid,  lib.  bottles, 
25  to  30c. ;  caustic  soda,  60  per  cent.,  $2.15 
to  $2.75  ;  ditto,  70  per  cent.,  $2.40  to  $2  50  ; 
chlorate  of  potash,  20  to  22c;  alum,  $1.40  to 
$1.50  ;  copperas,  75  to  80c.  ;  sulphur  flour, 
$1.75  to  $2.00  ;  ditto  roll,  $2.00  to  $2.10  ; 
sulphate  of  copper,  $4.50  to  $5.00  ;  white 
sugar  of  lead,  7^  to  8j^c.  ;  bicarb,  potash, 
10  to  12c.  ;  sumach,  Sicily,  per  ton,  $75  to 
$80;  soda  ash,  481050  per  cent.,  $1.15  to 
$1.50  ;  chip  logwood,  $2.00  to  $2.10  ;  castor 
oil,  6%.  to  7c. ;  and  Norwegian  cod  liver  oil, 
$25  to  $26. 

PETROLEUM. 

There  has  been  no  important  change  in  the 
market  for  petroleum.  Demand  is  limited  and 
prices  unchanged.  We  quote  as  follows  : 
Canadian  refined  at  11c.  in  shed  in  Montreal 
for  round  lots,  and  12c.  for  small  quantities. 
American  petroleum,  14  45c.  in  car  lots, 
15XC  in  10-barrel  lots,  I5>^c.  in  5-barrel 
lots,    and  16c.  for  single  barrels,  net  cash  ; 
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MONTREAL  MARKETS—  Contiuned. 

American  benzine,  23  to  25c.  ;  Canadian 
benzine,  io^c.  Petrolea;  I2^c.  Montreal. 
HIDES. 
The  hide  mrrket  during  the  past  week  has 
continued  unsettled  owing  to  the  keen  com- 
petition between  buyers,  and  reliable  prices 
are  difficult  to  get  at.  It  can  safely  be 
assumed,  however,  that  prices  are  }£q.  higher 
all  round,  and  we  quote  No.  1  at  4c;  No.  2 
at  3c;  No.  3  at  2c.  Lambskins,  30  to  50c. 
each,  and  calfskins,  5c.  per  lb. 

TALLOW. 

The   tallow    market  has  ruled  quiet  and 
steady  with  no  changes  in  prices,  and  the 
market  rules  quiet  at  5X  to  6Xc. 
WOOL. 

The  wool  market  is  quiet  but  prices  are 
firmer.  Capes  are  Kc-  higher  on  spot,  and 
are  5  to  7%  per  cent,  higher  on  the  other 
side.  Domestic  wools  are,  of  course,  equally 
strong.  We  quote  :  Greasy  Cape,  14  to  16c; 
Canadian  fleece,  17  to  20c;  B.  A.  scoured,  26 
to  32c;  pulled  wool,  20  to  2i^c.  for  supers, 
and  23  to  26c.  for  extras.  Northwest  wool 
is  quoted  at  11  to  12c. 

ASHES. 

There  is  no  change  in  the  market  for  ashes, 
business  ruling  quiet  and  prices  unchanged. 
We  quote  :  Firsts,  $4  ;  seconds,  $375,  and 
pearls,  $3.50  per  100  lbs. 


MONTREAL  TRADE  NOTES. 

The  demand  for  Safford  radiators  is  very 
active  at  the  moment,  Messrs.  H.  McLaren 
sending  out  several  large  lots  during  the 
week. 

It  is  said  that  one  of  the  leading  founders 
here  has  drawn  his  supplies  of  pig  iron  en- 
tirely from  American  sources  this  fall,  taking 
over  600  tons  alone. 

A  well  known  Toronto  house  filled  a  large 
order  for  iron  pipe  on  this  market  during 
the  week  at  a  material  shading  on  the  dis- 
count ruling  here. 

Caverhill,  Learmont  &  Co.  report  a  much 
brisker  demand  for  guns  and  ammunition 
this  week.  Their  stock  of  these  goods  is 
one  of    the   largest   in    the   country,    their 


catalogue,  which  can  be  had  on  application, 
showing  that  they  carry  practically  every- 
thing in  the  shape  of  a  firearm. 

It  is  claimed  that  tin  plates  have  been 
sold  down  to  $2  50  for  large  lots  here,  but 
large  holders  dispute  this,  and  say  they  are 
not  at  a'l  afraid  about  their  property. 

Cables  to  A.  C.  Leslie  &  Co.  sta'e  that 
the  iron  market  continues  much  the  same 
over  there.  Ingot  tin,  however,  has  scored 
quite  an  advance  of  £2  to  £2  tne  ton. 


TORONTO    MARKETS. 

Toronto,  Aug.  31,  1894. 

HARDWARE. 

NO  particular  change  has  taken  place 
during  the  week,  either  in  regard  to 
prices  or  volume  of  business.  Trade 
is  fair  and  if  anything  improving  slightly. 
The  demand  for  rope  is  considerably  better. 
Stove  pipe  wire  is  moving  freely,  but  other 
kinds  of  wire  are  quiet.  Business  is  fairly 
good  in  wire  nails,  but  in  other  kinds  of  nails 
there  is  not  much  doing.  Some  improve- 
ment is  to  be  noted  in  the  demand  for  white 
ware.  Lamp  goods  are  moving  fairly  well, 
and  sporting  goods  are  more  satisfactory. 
Trade  in  harvest  tools  is  confined  to  an 
occasional  order.  Trade  is  on  the  whole 
good  in  belting.  Cutlery  is  beginning  to 
pick  up.     Payments  are  fair. 

Wire — There  is  not  much  doing  although 
a  small  demand  is  reported  for  barbed  wire 
and  annealed  wire,  11  and  14.  Stove  pipe 
wire  is  going  out  freely. 

Rope — Trade  is  considerably  better  but 
demand  seems  to  be  principally  for  cotton 
and  'sisal,  the  latter  being  used  for  halter 
purposes.  We  quote:  Sisal,  7-16  in.  and 
larger,  7j£c;  X>  5_I0>  H  in-»  8c.  Manilla, 
7-16  in. and  larger,  gftc;  %,  5-16,^  in.,  10c. 

Cut  Nails — Orders  are  very  small,  not 
any  car  load  lots  having  been  disposed  of 
for  some  time.  Base  price  unchanged  at 
$1.80  Toronto,  for  car  load  lots,  and  $1.85 
for  small  lots. 

Wire  Nails — Are  going  out  freely,  prin- 
cipally in  half  ton  lots,  and  mostly  in  stan- 
dard sizes,  very  few  special  sizes  being  called 


for.     Discounts  75,  10  and  5  per  cent.,  ship- 
ments in  10  keg  lots  being  prepaid. 

Horse  Nails— Trade  is  not  looking  as 
bright  as  it  should  be  at  this  time  of  year, 
although  some  fairly  good  shipments  have 
been  made  during  the  week.  Discounts  are 
60  per  cent,  off  "  C,"  and  60  and  lyi  per 
cent.  off"P.B." 

Tacks  —  The  improvement  previously 
noted  in  this  line  continues,  nearly  every 
order  calling  for  the  same  tacks.  We 
quote  as  follows  :  Cut,  carpet  blued, 
gimp,  60  per  cent.  ;  do.,  tinned,  70  per  cent.; 
copper  nails,  62 j£  per  cent. ;  clout  nails,  60  to 
67% percent.;  trunk  nails,  60  to  65  percent.; 
shoe  finders'  tacks,  50  per  cent. ;  shoe  nails, 
Hungarian'  nails,  etc.,  t,j  per  cent. 

Chain — Trade  still  quiet,  and  so  far  only 
a  few  orders  have  been  booked  for  cow  ties 
on  fall  account. 

Horseshoes— A  few  orders  have  been 
received  for  steel  shoes,  very  few  of  which 
are  kept  in  stock  in  Toronto.  Trade  in 
ordinary  horseshoes  is  quiet.  Prices  are  un- 
changed at  $3.80  Toronto  and  $3.85  London. 

Ware— Eclipse,  Peerless  and  Pearl  ware 
are  still  in  good  demand,  and  the  demand 
for  white  ware  shows  some  improvement. 

Plumbers'  Supplies— Trade  has  fallen 
off  considerably  during  the  past  week  or 
two,  although  within  the  last  few  days  a 
slight  reaction  has  taken  place.  In  the  city 
there  is  no  change  to  note  from  last  week. 

Builders'  Supplies— Country  trade  is 
fair,  but  there  is  scarcely  anything  doing  in 
the  city. 

Lead  Pipe— A  number  of  ton  lots  have 
been  forwarded  during  the  week,  but 
general  trade  is  not  satisfactory.  We 
quote  :  Toronto  and  the  west  30  per  cent,  off 
in  small  lots,  and  30  and  10  per  cent,  off  in 
ton  lots  ;  points  east  of  Toronto  35  per  cent, 
off  in  small  lots,  and  35  and  10  per  cent,  off 
in  ton  lots. 

Hinges — Trade  is,  comparatively  speak- 
ing, good  in  both  "T"  and  strap  as  well  as 
barn  door  hinges. 

Harvest  Tools— Occasional  orders  are 
being  received,  but  only  for  small  quantities, 
as  trade  in  this  line  is  over  for  the  season. 


Best  Value 


on   Earth. 


These  are  the  Furnaces  that  secure  the 
trade  for  dealers  who  handle  them. 
They  have  no  rivals  but  many  imitators. 


Clare  Bros.  &  Co. 


....Preston,  Ont. 
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Clothes  Wringers— Orders  are  ex- 
tremely small,  very  few  cases  having  changed 
hands. 

Belting— There  has  been  quite  a  de- 
mand for  leather  belting,  principally  for 
smaller  sizes  of  from  i]4  to  4  inch.  Rubber 
belting  is  not  in  as  good  demand  as  it  was, 
although  occasional  crders  are  being  re- 
ceived. 

Cutlery — Business  has  improved,  and 
is  now  fairly  active  in  pocket  and  table  cut- 
lery and  carvers  in  cases. 

Sporting  Goods — Guns,  rifles,  ammuni- 
tion, etc.,  are  moving  freely. 

Lamp  Goods — A  good  trade  is  reported 
in  lamps,  fixtures  and  globes. 

Tar,  Etc.  —  We  quote  as  follows  : 
Roofing  pitch,  $2.50  per  brl.;  pure  coal  tar 
$4  per  brl.;  refined  coal  tar,  $4.50  per  brl.; 
XXX  refined  coal  tar  in  quart  tins,  $1  per 
doz.;  best  Southern  pure  tar,  $6  per  brl.  and 
75c.  per  doz.  pint  tins;  pine  pitch,  $2.75 
per  brl. 

Cement,  Etc.  —Much  as  before.  We 
quote  :  Portland  cement  (English),  $3  per 
brl.;  New  Brunswick  plaster  paris,  $2  per 
brl.;  Canadian  water  lime,  $1.25  per  brl. 

Firebrick,  Etc.— Scotch  firebrick,  $3.25 
per  100;  Scotch  fireclay,  $1   per  100  lbs. 
METALS. 

Trade  is  fair,  and  if  anything  improving  a 
little.     Prices  are  much  as  before. 

Pig  Iron — The  market  remains  quiet, 
and  outside  American  iron  there  does  not 
appear  to  be  anything  doing.  We  quote  : 
Summerlee,  $20  ;  Eglinton,  $18.50  ;  Carn- 
broe,  $18  50;  Ferrona,  $16.50  to  $17  ;  and 
Siemen's,  No.  1,  $16  50  to  $16.75. 

Rogers,  Brown  &  Co.,  Buffalo,  report  the 
Toronto  market  for  American  pig  iron  as 
follows  :  The  run  of  small  orders  reported 
last  week  continues,  and  is  distributed  over 
a  wide  range  of  territory.  Whether  the 
present  scarcity  of  iron  will  continue  or  not 
is  hard  to  say,  but  at  this  writing  it 
is  impossible  to  make  prompt  shipments. 
We  quote  on  the  cash  basis  f.o.b.  To- 
ronto in  bond  :  No.  1  foundrystrong  coke  iron 
Lake  Superior  ore,  $12.75  5  No.  2  foundry 
strong  coke  iron,  Lake  Superior  ore,  $12.25; 
Jackson  county  silvery,  No.  1,  $16.80  to 
$18  30  ;  Lake  Superior  charcoal,  $15.55  '■> 
Southern  soft,  No.  1,  $11.75;  ditto,  No  2, 
$11.50. 

Bar  Iron — Demand  is  quiet  and  orders 
exceedingly  small.  Base  price  15  unchanged 
at  $1.80  to  $1.85  Toronto,  according  to 
quality. 

Sheet  Iron— Stocks  in  the  higher 
gauges,  owing  to  the  heavy  demand,  are 
exceedingly  low.  Some  good  shipments 
have  been  made  during  the  week  and  in 
general  trade  is  satisfactory.  We  quote  : 
8  to  16  gauge,  $2.50  ;  18  ditto,  $2;  20  ditto, 
$2.10;  22  to  24  ditto,  $2.20;  26  ditto,  $2.45  ; 
28  ditto,  $2.65;   tinned  sheet  iron,  GorbaFs, 


26  gauge,  sy&c.  per  lb.;  22  to  24  gauge,  6j£c; 
16  to  20  gauge,  6%c. 

Sheet  Steel — Is  slow,  with  prices  un- 
changed. We  quote  :  8  to  16  gauge,  $2.75 
per  100  lbs.;  18  to  20,  $2.65  ;  22  to  24,  $2.85; 
26,  $3.10. 

Iron  Pipe — Stocks  are  now  being  re- 
plenished, although  it  has  been  difficult  to 
get  supplies,  the  disturbed  conditions  occa- 
sioned by  the  railway  strike  not  having  be- 
come normal  yet.  Galvanized  pipe  is  espe- 
cially hard  to  get.  Galvanized  pipe  is  sold 
at  50  and  50  and  5  per  cent.,  and  iron  pipe 
at  figures  equal  to  67 j£  to  70  per  cent. 

Galvanized  Iron  —  Trade  has  been 
good,  large  quantities  having  been  disposed 
of  during  the  week,  especially  in  Queen's 
Head  and  Gordon  Crown  brands.  Orders 
are  still  being  booked  for  import  at  $4.25  for 
case  lots  of  28  gauge. 

Ingot  Tin — Has  shown  a  slight  increase, 
although  but  few  large  lots  have  changed 
hands.  It  is  being  offered  at  i8>^  to  19c, 
but  large  quantities  can  be  shaded  a  little. 

Ingot  Copper — Is  again  quiet  with 
prices  unchanged  at  10  to  ioj^c. 

Sheet  Copper — Has  shown  consider- 
able improvement.  Quite  a  number  of 
braziers'  sheets  have  been  called  for.  A 
number  of  case  lots  of  sheathing  have  also 
gone  out  during  the  week.  We  quote  : 
Untinned,  14  to  i6^c.  according  to  weight 
and  size  ;  brazier  sheets,  14  to  17c.  accord- 
ing to  quality. 

Zinc  Spelter — The  improvement  pre- 
viously noted  continues.  We  still  quote 
4^c.  for  imported,  and  3^0  for  domestic. 

Boiler  Tubes — There  has  been  some 
demand  for  charcoal  iron  tubes,  and  a 
little  more  call  than  usual  for  steel  tubes. 
We  quote  :  \]i  inch,  7c;  i>£  inch,  7%c; 
1%  inch,  8c;  2  inch,'8j£c;  2X  inch,  9c;  2j£ 
inch,  9^c;  3  inch,  n^c;  y/2  inch,  14c;  4 
inch,  19c. 

Boilers — There  is  a  little  more  activity 
in  this  line,  quite  a  few  contracts  being  re- 
ported. 

Tin  Plates— Are  still  in  good  demand, 
especially  charcoal,  although  a  few  good 
carload  lots  of  coke  have  changed  hands 
during  the  week.  The  M.  &  L.  S.  brand  is 
also  going  out  freely.  We  quote  $3.5010 
$3.75  for  "I.C"  and  $3.25  to  $3.35  for 
coke. 

Terne  Plates— These  are  still  being 
called  for  at  unchanged  prices,  namely,  $6.50 
to  $6.75,  according  to  quality. 

Sheet  Zinc — The  season  now  being  on 
for  this,  case  lots  are  the  rule  in  the  way  of 
orders.  Prices  are  unchanged  at  4l4fc.  for 
case  lots  and  5c.  for  small  lots. 

Hoops  and  Bands— The  demand  keeps 
steady,  but  no  large  quantities  are  being 
called  for.  Prices  are  still  held  at  $2.20  to 
$2.25. 

Canada  Plates— City  trade  is  active. 
Country     trade,      however,     for     shipment 


from  stock  is  slow  owing  to  the  fact  that 
most  dealers,  having  their  import  lots  booked 
through  jobbers,  are  now  in  possession.  We 
quote  :  Half  polished,  52  sheets,  $2.35  ;  60 
sheets,  $2.45,  and  75c.  sheets,  $2.60. 

Solder  —  Trade  is  keeping  up  well. 
Business  is  about  equally  divided  between 
the  different  qualities.  Prices  are  unchanged 
at  I2j^  to  14c.  for  strictly  half-and-half. 

Pig  Lead — This  has  shown  considerably 
more  life,  quite  a  number  of  good  shipments 
having  been  made  during  the  week.  Prices 
remaining  as  before  at  $2.90  tn  $3. 

Antimony — Business  is   improving,    es- 
pecially in  Cookson's  at  9^  to  10c. 
GLASS. 

Business  is  good.  A  feature  of  the  trade 
is  an  unusual  demand  for  certain  sizes  of 
double  diamond,  so  much  so  in  fact  that  al- 
though importers  have  good  stocks  of  glass 
on  hand,  they  are  all  out  of  these  particular 
sizes  called  for.  There  is  some  talk  of  prices 
being  advanced  20  per  cent,  after  September 
1  owing  to  the  higher  prices  obtaining  iD 
Belgium.  In  the  meantime  we  still  quote 
$1.10  to  $1.15  first  break,  50  foot  boxes. 
Trade  is  brisk  in  plate  glass  at  the  35  per 
cent,  discount. 

OLD  MATERIAL. 

There  is  very  little  doing  in  this  line,  trade 
being  extremely  dull.  Prices  are  still  un- 
changed and  as  follows  :  Agricultural  scrap, 
50c.  per  cwt;  machinery  cast,  50c.  per  cwt. ; 
stove  cast  scrap,  30  to  35c;  No.  1  wrought 
scrap,4oc.  per  cwt. ;  N0.2,  including  sheet  iron, 
hoop  iron  and  mixed  steel,  10c. ;  new  light 
scrap  copper,  6  to  b%c. ;  heavy  scrap  copper, 
7  to  7j£c;  old  copper  bottoms  l%  to  6c; 
Iightscrapbrass3^t04c;  heavy  yellowscrap 
brass  5c;  heavy  red  scrap  brass,  5^c; 
scrap  lead,  il/2  to  i|^c  ;  scrap  zinc, 
ij^toi^c;  scrap  rubber,  3t0  3^c;  coun- 
try mixed  rags,  50  to  70c  ;  clean  dry  bones, 
50  to  60c  per  100  lbs.  ;  borings  and  turn- 
ings, 10c. 

PAINTS    AND    OILS. 

Trade  continues  to  show  some  improve- 
ment, and  payments  are  fair. 

White  Lead— There  is  still  only  a  small 
quantity  selling  at  the  base  price  of  4J^c 

Prepared  Paints— Are  moving  a  little 
better  on  fall  trade  account  at  $1  for  pure. 

Castor  Oil — Not  much  is  being  sold, 
and  prices  are  being  badly  cut  ;  6'/i  to  7c 
is  the  ordinary  quotation. 

Turpentine— Demand  is  fairly  good  for 
the  season  at  41c 

Linseed  Oil— Trade  is  quiet,  but  if  any- 
thing a  little  better  than  a  week  ago.  We 
still  quote  :  53  to  54c.  for  raw,  and  56  to  57c. 
for  boiled  f.o.b.  Toronto. 

Seal  Oil — Quiet  and  unchanged  at  58  to 
59:. 

PETROLEUM. 

There  is  no  change  from  last  week.  Trade 
is  good  in  small  lots.  Prices  are  unchanged  : 
We  quote,  in  5  to  10  brl.  lots,  imperial 
gallon,   Toronto:     Canadian,   12  to  I2^c. ; 
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carbon  safety,  15^  to  160:  Canadian  water 
white,  16  to  1.7c;  American  water  white 
18  to  19c;  photogene,  20c. 


MARKET    NOTES. 

Forward  orders  are  beginning  to  go  out 
for  sleigh  bells. 

The  Graham  Nail  Works  start  up  on  lull 
time  again  on  Monday. 

The  Toronto  Lead  and  Color  Co.  are 
moving  into  new  offices  at  Bay  and  Adel- 
aide streets. 

M.  &  L.  Sanuel,  Benjamin  &  Co.  report 
large  sales  of  "  E.C."  smokeless  and  English 
black  powders. 

Gowans,  Kent  &  Co.  are  just  getting  out 
a  new  illustrated  catalogue.  Those  requir- 
ing a  copy  should  drop  a  card. 

Some  at  least  of  the  Toronto  dealers  are 
advancing  the  price  of  window  glass  20  per 
cent,  in  sympathy  with  the  higher  prices  in 
Belgium. 

M.  &  L.  Samuel,  Benjamin  &  Co.  have  on 
hand  large  copper  preserving  kettles,  which 
they  are  disposing  of  at  exceptionally  low 
figures. 

The  Clauss  Shear  Co.  will  have  at  the 
Toronto  Exhibition  an  assorted  display  of 
their  cutlery.  It  will  be  on  the  ground  floor 
of  the  main  building. 

The  McClary  Manufacturing  Co.  are  mak- 
ing some  new  lines  of  stoves  which  they  will 
exhibit  at  the  Toronto  Exhibition  next  week. 
The  display  will  be  in  the  Machinery  hall. 

H.  S.  Howland,  Sons  &  Co.  report  the 
receipt  of  a  line  of  Butler's  carvers  and 
steels  ;  also  ano'her  consignment  of  Joseph 
Elliot's  C  &  C  table  cutlery,  carvers  and 
razors. 

H.  S.  Howland,  Sons  &  Co.  are  just  in 
receipt  of  a  large  consignment  of  window 
glass  in  good  condition  ;  also  No.  39  R.R.  lan- 
terns, for  which  they  are  having  an  increased 
demand. 

The  Consolidated  Plate  Glass  Co.  are  re- 
ceiving twenty  cases  of  French  plate  glass 
direct  from  the  manufacturers.  The  com- 
pany make  a  specialty  of  importing  this 
brand. 

The  Gutta  Percha  and  Rubber  Co.  will 
make  a  large  exhibit  of  all  kinds  of  fire  hose 
and  beltings  at  the  Quebec  Fair  this  year. 
They  will  be  represented  there  by  F.  H. 
Andrews  &  Sons. 

Toronto  Smelting  and  Refining  Works  are 
now  selling  their  solder  in  the  Lower  Pro- 
vinces and  in  the  extreme  western  countries. 


By  having  competent  inspection  and 
advice  when  pressure  first  arises. 

IS     A      P      NFFF         Chartered  Accountant, 
(K    Mi    L»i    IMLrT    Auditor,  Assignee,  etc. 
»  23  Church  St.,  Toronto. 


RAZORS 


See  our  fully  warranted   German 
Hollow   Ground   Razors.       Fresh 
stock  just  received.     Good  assort- 
ment, low  price,  splendid  value. 

A.    C.    LESLIE    &    CO.  Montreal  and  Toronto. 


Our 

Specialty 


E 


Our  Customers 
Need  fear  no 
Adulteration 


Every  barrel  guaranteed  !     We  are  headquarters  for  the  Pure  Article. 
Remember  these  facts  when  placing  your  orders. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W.,  TORONTO 


..THE 


JAMES  ROBERTSON  CO,  u»» 


Manufacturers,  Importers 
and  Jobbers. 


TORONTO,  MONTREAL,  WINNIPEG  and  ST.  JOHN,  N.B. 


Lead  Pipe,  Sheet  Lead 
Pig  Lead,  Bar  Lead 
Lead  Traps,  Lead  Wire 
Wire  and  Bar  Solder 
Drop  and  Buck  Shot 
Window  Lead 
Tin-Lined  Lead  Pipe 
Block-Tin  Pipe 


THE    "RICHELIEU" 


Sanitary  Earthenware 
Laundry  Wash  Tubs 
House  Boilers 
Bath  Tubs,  Pumps 
Sheet  and  Ingot  Copper 
Sheet  Iron,  Sheet  Zinc 
Iron  Pipe  and  Fittings 
Iron  and  Steel  Sinks 


Plumbers',  Steam,  Cfaslitters'  and  Engineers' 
Supplies  of  all  kinds. 


Stop  and  see  our 
Exhibit  at  the 


Toronto 


■I « 


We  want  you  to  see 
our  goods. 


Clauss  Shear  Co. 


TORONTO,  ONT. 
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They  a>e  making  a  specialty  of  c.inners' 
triangular  sold-jr,  and  invite  the  attention  of 
canners  thereto. 

The  manager  of  Samuel,  Benjamin  & 
Co.'s  lamp  goods  depirtment  reports  trade 
good  in  lamp  goods,  gas  fixtures  and  globes. 

A  new  catalogue  and  price  list  of  furnaces 
has  just  been  issued  by  the  McClary  Mfg. 
Co.  It  has  80  pages  enclosed  in  a  strong 
cover,  and  is  made  attractive  by  many  cuts. 
Dealers  will  do  well  to  secure  a  copy,  which 
can  be  had  on  application. 

The  McClary  Manufacturing  Co.  report 
stoves,  stoveboards,  and  elbows  moving 
freely.  This  firm  has  made  some  car  ship- 
ments to  Pembroke,  Collingwood,  Almonte, 
and  Bruce  Mines,  recently.  The  demand  for 
furnaces  is  also  reported  good  by  this  firm. 

M.  &  L.  Samuel,  Benjamin  &  Co.  are  put- 
ting a  screw  top  tin  self-sealer  on  the  mar- 
ket. It  is  designed  for  honey,  syrup?,  fruit, 
jams,  tomatoes,  druggists'  supplies,  etc. 
They  are  made  from  the  best  brands  of 
English  double-dipped  charcoal  tin.  No 
lead  or  solder  inside  of  can. 

On  Wednesday,  August  15th,  at  Sheffield, 
England,  a  cutlery  manufacturer  was  heavily 
fined  for  imitating  a  trade  mark  belonging 
to  George  Butler  &  Co.,  cutlery  manufac- 
turers, Trinity  works,  of  same  city.  The 
prosecution  was  undertaken  in  defence  of 
the  well-known  ''Cavendish"  brand  which 
has  gained  a  high  reputation  in  the  market. 

One  of  the  most  interesting  exhibits  at  the 
coming  Fair  to  hardware  men  will  doubllsss 
be  thai  of  Chas.  Boeckh  &  Sons'  display  of 
standard  lines  of  brushes,  brooms  and 
woodenware.  The  attention  of  the  paints, 
oils  and  hardware  trade  is  particularly  di- 
rected to  the  bridled  paint  brushes,  a  large 
variety  of  which  will  be  placed  on  exhibition. 
They  will  also  exhibit  at  the  Dairy  building 
their  cradle  churns  and  ivoiy  butter  moulds. 
As  these  goods  are  to  be  supplied  to  the 
consumer  through  the  hardware  trade,  it 
will  be  of  special  interest  to  dealers  to  in- 
vestigate all  the  merits  of  these  articles. 

Thomas  Davidson  &  Co.,  Montreal, 
write :  We  notice  a  couple  of  mistakes  in 
notice  given  you  by  our  western  traveler, 
one  being  that  his  own  name  is  J.  Taylor 
Webb  instead  of  J.  Taylor  Scott  ;  and  in 
giving  the  size  of  the  new  building  we  have 
put  up  as  100  x  25,  this  should  be  110x45. 
We  may  add  that  this  building  is  of  slow 
burning  construction,  and  very  strong  and 
substantial,  with  solid  floors  five  inches 
thick,  according  to  plans  of  the  Associated 
Manufacturers  Fire  Insurance  Companies  of 
the  United  States.  We  intend  to  use  the 
ground  floor  for  heavy  stamping,  and  the 
upper  floors  for  lighter  work  and  shells  for 
enamelled  ware. 


UNITED  STATES    MARKETS. 

New  York,  Aug.  31,  1894. 

PIG  Tin — Prices  yesterday  were  leased 
upon  free  entry  of  the  metal.  They 
were  consequently  4c.  per  pound  be- 
low those  of  the  preceding  day,  and  some 
additional  decline  resulted  from  lower  Lon- 


don quotations  by  wirp.  Sjot  s-t  >ck  was 
sold  at  1 5.60c,  and  Septemb.r  at  the  same 
price.  Additional  business  could  ha^e  been 
done  on  net  cash  basis  at  that  rate,  and, 
upon  the  whole,  the  market  showed  rather 
weak  tone.  Arrivals  were  recorded  of  100 
tons  for  the  day,  making  a  total  of  1,575 
tons  thus  far  this  month  and  assuring  a 
plentiful  supply.  Jobbing  sales  were  made 
at  15.75  to  16c,  according  to  terms,  but  an 
advance  over  15.75c.  was  the  exception.  On 
the  Metal  Exchange  sales  were  recorded  of 
three  25-ton  lots  at  15.60c.  for  September 
delivery. 

Copper — New  business  in  ingot  is  still  on 
a  very  moderate  scale,  and  there  is  little 
movement  outside  of  deliveries  en  old  con- 
tracts,the  majority  of  which  were  put  through 
at  prices  on  the  basis  of  9c.  for  Like  Superior 
product.  A  better  price  is  exceedingly  diffi- 
cult 10  realize  at  this  time,  although  sellers 
ask  9/^c.  upward.  Electrolytic  is  quoted  at 
8%"  to  8^c,  and  common  casting  stock  at 
8'4  to  8^0  according  to  brand. 

Pig  Lead — Very  little  business  was 
effected  here.  Buyers  seemed  disinclined  to 
do  anything  pending  the  effect  of  the  new 
duty,  and  sellers  were  quite  as  reserved. 
The  nominal  price  for  common  domestic  was 
about  3.25  to  3  30c.  Foreign  was  in  some- 
what active  negotiation,  but,  as  far  as  cou'd 
be  learned,  no  trades  of  importance  were 
consummated.  St.  Louis  wire  to  the  Metal 
Exchange  quoted  3.25c.  London  cable  was 
,£10  for  soft  Spanish. 

Spelter — The  market  remains  extremely 
flat.  Consumers  are  buying  in  a  hand-to- 
mouth  way  only,  and  jobbers  are  taking 
nothing  more  than  an  occasional  car  lot. 
Sellers  are  making  no  particular  effort  for 
business,  but  there  is  enough  weight  in  the 
offering  to  keep  prices  easy  on  the  basis  of 
3.40  to  3  45c.  for  ordinary  western  brands. 
St.  Louis  quotation  to  the  Metal  Exchange 
was  320  to  3.22XC.  London  cable  ^15  12s. 
6d.  for  good  merchant  brands. 

Antimony — A  moderate  business  only  is 
passing  and  prices  remain  easy,  with  about 
8yi  to  8>(c.  quoted  for  Hallett's,  and  9%  to 
ioc.  for  Cookson's,  ex  store. 

Tin  Plate — Fairly  large  contracts  were 
closed  for  deliveries  running  through  the  last 
quarter  of  the  year,  to  be  imported  under 
those  current  for  spot  goods.  Store  trade 
naturally  is  dull  and  prices  are  more  or  less 
uneven. 

Iron  and  Steel — There  was  somewhat 
morelively  negotiation  in  spiegeleisen,  ferro- 
manganese  and  soft  steel,  owing  chiefly  to 
the  reduction  in  duty,  but  import  cost  is  still 
above  the  prices  at  which  domestic  products 
are  offered,  and  the  trade  is  as  yet  confined 
mostly  to  special  sorts  or  deliveries  to  points 
at  which  importers  have  some  advantage  in 
the  matter  of  freights. 

American  pig  iron  is  selling  in  routine 
way  only  and  rather  slowly  at  that.  Sales 
agents  make  no  change  in  their  quotations, 


but  quiet  concessions  are  the  rule  rather 
than  the  exception,  and  the  market  shows 
rather  poor  form. 

Old  material  is  momentarily  dull,  and 
prices  are  somewhat  soft,  although  showing 
no  radical  change. 

Few  and  only  moderate  orders  have  been 
placed  for  steel  rails  latterly,  and  the  move- 
ment in  other  railroad  supplies  is  exception- 
ally slow  for  this  season  of  the  year.  De- 
spite this  fact  sellers  are  standing  out  for 
old  prices.  In  s  ructural  shapes  there  is 
little  doing  at  the  moment,  and  low  prices 
are  the  rule  on  business  that  does  go 
through. 


THE  ELASTICITY  OF  STEEL. 

A  very  striking  proof  of  the  extreme  elas- 
ticity of  steel  is  exhibited  in  some  experi- 
ments made  at  :he  Sellers  works  and  des- 
cribed in  the  American  Machinist.  Three 
cylindrical  steel  posts,  \l/z  inches  in  dia- 
meter and  10  feet  long,  were  placed  in  a 
vertical  position'upon  a  steel  disk,  the  three 
posts  arranged  in  the  form  of  a  triangle. 
On  top  of  these  was  placed  another  steel 
disk,  and  arrangements  were  made  by  which 
a  pound  weight  could  be  very  carefully 
placed  upon  or  removed  from  the  upper 
disk.  An  electrical  contact  was  arranged  in 
such  a  ma.mer  that  any  diminution  of  length 
of  the  columns  would  cause  a  bell  to  ring, 
and  it  was  found  that  this  pound  weight  was 
sufficient  to  make  and  break  the  contact,  the 
bell  continuing  to  ring  so  long  as  the  weight 
was  in  place  and  stopping  whenever  it  was 
removed.  By  experiments  made  upon  speci- 
mens of  the  same  bar  of  steel,  and  by  cal- 
culation, it  was  determined  that  the  steel 
bars  were  compressed  about  1-14,000,000  of 
an  inch,  which,  though  but  a  small  amount, 
showed  that  even  the  highest  strain  cannot 
be  imposed  upon  such  materials  without  a  cor- 
responding yielding,  which  yielding  may  or 
may  not  be  disregarded  according  to  circum- 
stances, and  to  this  fact,  that  metals  always 
yield  under  a  strain,  is  undoubtedly  due 
much  of  the  "  wearing  of  a  bearing,"  that 
is  often  considered  necessary  in  new  ma 
chinery. 

HOW    MICA  PLATES    ARE    MADE. 

In  the  manufacture  of  mica  plates  small 
pieces  of  mica,  the  largest  of  which  might 
be  about  40  square  centimetres,  are,  it 
seems,  made  to  fall  through  a  long  tube  into 
a  small  tank  mounted  on  wheels  ;  into  this 
tank  is  pumped  a  cement  consisting  of  gum 
lac  dissolved  in  alcohol.  When  a  sufficient 
quantity  of  the  mica  and  cement  has  been 
mixed  up  to  make  the  necessary  thickness 
of  plate,  a  piece  of  sheet  iron  is  placed  on 
the  surface  ;  this  operation  is  repeated  until 
the  tank  is  full  of  layers  of  cemented  mica 
separated  by  sheet  iron  plates.  Then  the 
whole  is  subjected  to  gentle  heat  and  com- 
pressed, the  excess  of  cement  being  allowed 
to  flow  away. 
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A  PAIR  OF  SHOP  HINTS. 

THE  question  is  frequently  arising  in  my 
mind  as  to  whether  shafting  for  shop 
purposes  is  not  doomed  to  go.  Isn't 
it  going  to  be  cheaper  to  string  a  copper 
wne  to  a  tool,  hive  a  small  motor  built  in 
with  it  and  drive  by  electricity  than  it  is  to 
turn  a  long  line  of  shafting  several  hundred 
feet  in  length  and  keep  it  revolving  day  in 
and  day  out,  whether  there  is  any  work  being 
done  at  the  other  end  of  it  or  no  ?  Some 
large  shops  have  answered  "  Yes,"  but  the 
art  is  still  in  an  experimental  stage  and  no 
one  really  knows.  It  seems  reasonable,  and 
I  am  rather  disposed  to  believe  it.  But 
whethertheelectrtc  breakdowns  of  themotors 
will  more  than  counterbalance  the  mechan- 
ical breakdowns  of  shafting  and  belts,  re- 
mains to  be  seen. 

Taking  care  of  patterns,  keeping  them 
catalogued  and  allowing  for  depreciation  is 
one  of  the  troublesome  tasks  of  foundry 
work.  An  apprentice  or  the  foreman  usually 
has  the  run  of  the  loft :  he  knows  where 
everything  is,  and  his  head  is  the  only 
catalogue.  But  when  a  pattern  is  needed 
that  has  not  been  used  for  several 
years,  it  is  usually  found  to  be  so 
dried,  and  the  glue  has  parted  in  so  many 
places,  that  the  rush  job  has  to  wait  until 
the  pattern  maker  has  had  a  chance  to  do  a 
day's  work  on  the  pattern.  But  the  pattern 
loft  is  under  the  roof,  and  to  say  that  the  air 
is  hot  and  dry  is  to  express  it  mildly.  I 
have  found  that  good  ventilation  contributes 
mightily  to  the  welfare  of  the  patterns,  and 
if  a  large,  shallow  pan  be  placed  there  and 
kept  filled  with  water,  a  still  further  improve- 
ment will  be  noted.  In  one  case  I  had  a 
window  in  my  pattern  loft  opening  directly 
opposite  the  exhaust  from  the  engine,  and 
the  steam  blowing  in  at  the  open  window 
kept  the  air  moist  and  the  patterns  free  from 
injury  through  checking.  Next  to  this  the 
shallow  pan  is  the  thing,  but  above  all  let 
there  be  good  ventilation.  —Dixie. 


HIGHEST  AWARD  at  the  WORLD'S  FAIR 


NEW  INCANDESCENT  LIGHT. 

An  exhibition  of  a  new  incandescent  light, 
the  property  of  a  new  company  in  London, 
was  given  recently.  It  is  claimed  that  Mr. 
Chandor,  the  inventor,  has  found  novel 
means  of  illuminating  by  incandescence. 
The  substance  employed  is  made  out  of  a 
composition  consisting  of  certain  ingredients 
which,  when  mixed  together,  and  passed 
through  a  process  of  heat,  become  hard 
and  solid  and  can  be  shaped  into  different 
forms,  accoiding  to  its  adaptability,  either 
to  gas  or  oil  lamps.  Reports  say  the  in- 
candescer,  applied  to  a  pataffin  lamp,  in- 
creases the  illuminating  power  over  40  per 
cent,  and  decreases  the  consumption  of  oil 
33  per  cent.  Another  advantage  to  be  de- 
rived from  the  use  of  the  incandescer  is  said 
to  be  the  doing  away  with  unconsumed  car- 
bon. 


FOR 

Catalogue 
and  Prices 

Address 


CHRIST*  BREAD  KNIFE!!  "'!||!'' 


The  Christy  Knife  Co. 


30  Wellington  St.  East 

Toronto 


PERSONAL  MENTION. 

W.  C.  Crawford,  Tilbury  Centre,  was  in 
Toronto  picking  up  goods  this  week. 

Jas.  Chalmers,  jr.,  St.  Mary's,  is  on  his 
way  home  from  the  Lower  Provinces. 

Mr.  McMaster,  of  the  Montreal  Rolling 
Mills  Co.,  was  in  Toronto  this  week. 

T.  G.  Dexter,  of  H.  S.  Howland,  Sons  & 
Co.,  has  reached  New  York  on  his  way  home 
from  Great  Britain. 

Mr.  Carpenter,  of  Carpenter  &  Ramsay, 
Hamilton,  was  seen  touring  the  Toronto 
warehouses  this  week. 

H.  P.  Wilmot,  representing  Watertown 
Thermometic  Co.,  Watertown,  N.Y.,  was  in 
Toronto  a  few  days  ago. 

W.  H.  Hankings,  representing  the  Na- 
tional Saw  Co.,  Newark,  N  J.,  paid  the 
trade  in  Toronto  a  visit  this  week. 

J.  A.  Carter,  representing  The  Eagle  Lock 
Co.,  Terryville,  Conn.,  was  paying  his 
respects  to  the  trade  in  Toronto  this  week. 

T.  B.  Lee,  of  Rice  Lewis  &  Son,  Ltd.,  re- 
turned this  week  from  Chicago  and  other 
United  State?  manufacturing  centres,  where 
he  has  been  gathering  ideas  and  goods  for 
the  bicycle  sundries'  department  of  the 
firm. 

J.Stovel,  superintendent  of  the  mackintosh 
department  for  the  Gutta  Percha  &  Rubber 
Co.,  has  just  returned  from  a  six  weeks' trip  to 
England.  Mr.  Stovel  has  picked  up  a  large 
number  of  new  patterns  for  mackintoshes, 
shipments  of  which  are  now  arriving.  The 
firm  proposes  to  largely  increase  this  de- 
partment in  the  near  future. 


AS  TO  LAMP  WICKS. 

The  proper  use  of  wicks  in  lamps  has  been 
one  of  careful  study  by  some  of  the  leading 
lamp  firms,  and  their  hints  as  expressed  are 
of  value  to  the  trade,  remarks  an  exchange. 
Every  lamp  should  be  emptied  at  least  once 
a  week,  and  always  before  a  new  wick  is  put 
in.  It  should  always  be  kept  well  filled,  re- 
plenishing it  with  oil  every  day.  A  better 
light  is  thus  obtained,  and  the  danger  of 
filling  the  lamp  in  the  evening  in  case  of 
positive  neglect,  is  avoided.  The  burner 
should  be  kept  clean.  The  life  of  the  flame 
is  the  air  it  brings  up  through  the  holes  in 
the  disk  around  the  wick  tube.  If  the  flames 
should  appear  to  be  smoky,  the  holes  are 
probably  obstructed  and  full  of  gum.  A  good 
way  to  remedy  this  is  to  boil  the  entire 
burner  for  a  short  time  in  sal  soda.  In 
trimming  wicks  do  not  scrape  them,  for  this 


damages  them  and  fills  the  burner  with 
soot.  The  wick  should  be  cut  evenly  across 
the  top  and  slightly  on  the  corners.  Wicks 
should  be  trimmed  every  day,  and  replaced 
once  a  month. 


QUIET  PLACE  FOR  THE  TRAVELER. 

An  English  traveler  writes  thus  to  Iron- 
monger :  "  I  noticed  panicularly  in  a  recent 
issue  a  suggestion  to  the  trade  in  reference 
to  buying  and  saving  commercial  men's 
time.  If  the  buyer,  whoever  he  is,  could 
secure  a  quiet  corner,  with  table  or  bench 
ever  so  small,  only  clear  of  stock,  and  give 
his  undivided  attention,  even  for  a  few 
minutes,  it  would  simplify  matters  very 
much,  and  save  no  end  of  time  to  both  par- 
ties if  appointments  were  kept  strictly  to 
time.  I  travel  from  Absrdeen  to  Penzance, 
and  I  may  say  in  only  one  or  two  solitary 
instances  is  any  provision  made  or  import- 
ance attached  to  the  all-important  part  of  a 
business— viz.,  the  buying.  The  general  rule 
is  that  you  have  to  display  the  goods  on  a 
very  small  portion  of  the  counter  used 
for  sales,  and  the  sales  going  on,  and 
customers  hearing  many  things  they  should 
not,  to  say  nothing  of  their  occasionally  pick- 
ing up  and  examining  your  samples,lists,ec. 
Not  only  so,  but  the  buyer's  attention  is 
taken  up  as  well.  I  notice  in  most  cases 
where  the  principal  is  the  buyer  he  must  in- 
variably superintend  all  serving  transactions 
and  worry  himself  with  all  the  small  details 
that  would  be  better  done  by  assistants  and 
apprentices,  and  the  result  is  a  lack  of  con- 
fidence in  serving  by  them.  They  gain  little 
experience,  and  I  fear  turn  out  badly  in 
many  cases,  through  so  much  grandmotherly 
training.  I  feel  quite  sure  if  'ronmongers 
would  keep  more  in  the  background  when 
ordinary  customers  come  in  they  would  do 
quite  as  well,  and  have  more  time  to  devote 
to  financial  and  commercial  matters,  and 
particularly  to  buying,  which  would  be  done 
easily  if  only  one  hour  a  day  were  devoted  to 
it — given  a  quiet  corner  with  a  clear  bench, 
even  if  temporarily  erected  on  trestles  for 
the  occasion,  as  one  of  my  customers  in 
Plymouth  has  done  for  years." 


I  would  see  that  the  front  of  my  shop 
was  modern,  and  kept  as  clean  as  water  and 
brush  and  broom  could  make  it.  Nothing 
gives  a  shop  such  an  appearance  of  thrift 
as  spick-and-span  neatness  and  plenty 
of  light.  The  neatness  is  not  hard 
to  get,  and  if  my  shop  were  dark,  I  should 
alter  the  front.  It  seems  quite  the  fashion 
now-a-days  to  build  over  the  front  of  shops, 
and  to  put  in  just  as  much  glass,  and  as  little 
in  the  way  of  support  to  obstruct  the  vision 
as  possible. — Ex. 
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A  MACHINE  FOR  TESTING  RUBBER 
TIRES. 

A  CLEVER  business  move  has  been 
made  by  a  bicycle  tire  manufactur- 
ing company,  remarks  an  Eastern 
exchange.  It  was  seeking  to  turn  out  the 
best  tire  in  the  market,  and  thought  it  would 
be  better  policy  to  test  the  tires  in  which 
they  were  making  changes  with  a  view  to 
improvement  than  run  the  risk  of  their  turn- 
ing out  badly  when  tested  by  actual  work  on 
the  road.  It  accordingly  constructed  a  ma- 
chine by  means  of  which  the  ordinary  road 
wear  and  tear  of  the  tire  could  be  dupli- 
cated, the  main  elements  desired  being 
pressure  and  a  rough  surface.  The  machine 
consists  of  two  radial  arms  or  beams,  carry- 
ing bicycle  wheels  of  the  ordinary  pattern 
and  shod  with  the  tires  to  be  tested.  The 
wheels  being  fastened  to  the  middle  of  the 
beams,  the  tires  are  subjected  to  a  pressure 
of  about  one  hundred  pounds.  The  tires 
rest  on  small  wooden  pulleys,  across  whose 
surface  are  fastened, at  short  intervals,  cleats 
of  wood  to  represent  the  rough  surface  of 
the  road.  The  wheels  are  driven  by  belts 
at  a  speed  of  twenty-eight  to  thirty  miles  an 
hour,  so  that  all  the  conditions  of  actual  use 
are  obtained.  The  distance  run  is  meas- 
ured by  a  cyclometer.  All  kinds  of  tires 
have  been  subjected  to  this  test,  and  it  is 
found  that  the  tire  which  will,  in  actual  use, 
run  from  twelve  to  eighteen  months  on  the 
road,  can  be  broken  on  this  machine  in  from 
two  to  three  weeks.  The  majority  of  the 
fabrics  tested  have  run  from  two  hours  to 
one  week  before  giving  out.  To  show  the 
remarkable  capacity  for  withstanding  wear 
and  tear  that  is  exhibited  in  the  best  made 
tires,  it  is  stated  that  one  fabric  has  stood  a 
test  by  this  machine  of  18,000  miles,  which 
would  represent  several  years  of  use  at  the 
hands  of  the  average  rider.  This  transfer 
of  the  expense  of  experimenting  from  the 
patron  to  the  manufacturer  is  certainly  a 
move  in  the  right  direction. 


RUSTING  OF  BOILER   SHELLS. 

In  a  paper  read  before  a  German  society 
on  the  rusting  of  boiler  shells,  the  author 
concluded  that  the  most  serious  cause  is  the 
introduction  of  air  with  the  feed  water.  If 
the  feed  water  enters  the  boiler  near  the 
low  water  level  he  concludes  that  it  will  soon 
be  expelled  with  the  steam,  unless  it  has  a 
chance  to  accumulate  in  pockets.  Such 
pockets  rust  rapidly.  The  feeding,  he  ad- 
vises, should  be  completed  before  stopping 
for  the  day,  so  that  the  water  standing  in 
the  boiler  over  night  shall  be  as  free  from 
air  as  practicable.  Faulty  construction,  the 
author  believes,  is  the  frequent  cause  of  in- 
ternal rusting.  For  preventing  rusting  he 
recommends  :  First,  while  the  boiler  is 
working— (1)  Removing  air  from  the  feed 
water  before  it  enters  the  boiler.  (2)  Re- 
moving  air  from  the   water   while   in    the 
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Combines  strength,  simplicity  and  durability,  and  is  unequalled  for  ease  and  rapidity  of  adjust- 
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boiler  and  preventing  its  accumulation 
in  pockets,  etc.  (3)  Addition  of  chemi- 
cals to  the  feed  water.  (4)  Protective 
coatings  applied  to  the  inside  of  the  shell. 
Second,  while  the  boiler  is  standing  idle—  (1) 
Removing  all  moisture  from  the  boiler,  (a) 
by  blowing  it  off  while  hot,  (b)  by  producing 
an  air  current  through  it,  (c)  by  placing  hy- 
groscopic bodies  inside.  (2)  Direct  projec- 
tion of  the  shells,  (a)  by  painting  with  tar, 
varnish,  etc.,  (b)  by  covering  with  protective 
paints  and  such  an  alkaline  coating  as 
milk  of  lime.  (3)  Protecting  the  shells  from 
varying  temperature  by  keeping  the  draught 
in  the  flues  constant,  and  so  as  to  prevent 
moisture  alternately  depositing  and  evapo- 
rating on  the  shell.  (4)  Protecting  the  shell 
by  completely  filling  the  boiler  with  water 
from  which  all  air  has  been  expelled. 


THE  PLUMBER,  BLESS  HIM  ! 

THE  life  of  a  plumber  is  not  the  most 
agreeable  among  the  mechanical  call- 
ings. There  are  many  young  men 
who  aspire  to  master  the  art,  but  give  it  up 
on  account  of  its  hardships  and  unpleasant- 
ness. Yet  plumbers  exist  and  apparently 
are  healthy  and  strong  and  usually  of  a  jolly 
disposition.  The  plumber's  trade  differs 
from  nearly  every  other  trade  in  the  variety 
of  tools  employed.  The  carpenter  confines 
himself  almost  exclusively  to  wood ;  the 
mason  to  stone ;  the  bricklayer  to  brick, 
and  so  on,  but  the  plumber  has  not  only  to 
be  a  worker  of  lead,  as  his  name  indicates, 
but  must  handle  to  an  increasing  extent 
goods  of  brass,  iron,  zinc,  copper,  marble, 
earthenware,  slate  and  wood  :  in  fact,  nearly 
every  substance  used  in  mechanical  con- 
struction. 

The  inference  from  this  is  that  they  need 
apprentices  of  versatility  and  intelligence. 

In  most  of  the  other  trades  the  hands  are 
worked  in  gangs  under  the  supervision  of 
the  employer  or  foreman. 

The  nature  of  the  plumbing  business  sel- 
dom permits  of  this,  but  the  men  are  scatter- 
ed around  singly  or  in  pairs  upon  the 
different  jobs  under  way.  The>  are  neces- 
sarily left,  the  greater  part  of  the  time,  to 
their  own  devices,  and  the  amount  of  work 
is  proportioned  to  the  size  of  their  con- 
science. 

Again  they  are  sent  to  the  dwellings  of 
the  customers  and  the  plumber  has  to  be  a 
privileged  person.  Every  room  in  the  house 
has  to  be  accessible  to  him.  Articles  of 
value  are  often  left  lying  carelessly  around. 


The  plumber  comes  directly  in  contact  with 
a  man's  pocketbook,  therefore,  he  is  next  to 
his  heart.  This  he  knows  but  cannot  always 
appreciate  on  account  of  the  coldness  he  so 
often  receives  at  the  hands  of  the  public. 
There  is  no  set  of  men  who  appreciate  kind- 
ness more  than  the  plumber,  for  his  work  is 
tedious  and  trying,  and  the  least  careless- 
ness on  his  part  is  liable  to  cost  him  a  new 
carpet  or  a  frescoed  ceiling.  His  measure- 
ments in  working  around  and  fitting  up  fine 
earthenware  have  to  be  to  a  hair's  breadth. 

The  plumber,  we  learn  from  history,  was 
known  2,000  years  before  Christ.  The 
Egyptian  workmen  led  in  preparing  ways  to 
convey  water.  Relics  from  these  historic 
fields  can  be  found  in  the  London  and  New 
York  museums,  and  are  interesting,  indeed, 
to  modern  plumbers,  and  the  public  gener- 
ally. The  ancient  books  of  the  Bible  refer 
to  the  plumber. 

Nebuchadnezzar  employed  him  to  cover 
the  verandahs  of  his  hanging  garden  with 
sheets  of  lead  soldered  together  to  retain 
the  moisture;  thus  the  drooping  vines  and 
rare  flowers  derived  sustenance. 

In  the  ruins  of  Pompeii  there  were  many 
unique  sanitary  devices  found  that  are 
curiosities. — By  Swink,  in  Gas,  Steam  and 
Water  Review. 


THE  COST  OF  LABOR. 

In  the  construction  of  all  save  the  largest, 
heaviest,  and  coarsest  kinds  of  machinery, 
the  cost  of  labor  is  by  far  the  heaviest  item 
in  the  total  cost,  remarks  an  exchange.  In 
the  manufacture  of  small  machines  required 
to  be  highly  finished,  it  often  amounts  to 
more  than  all  the  other  items  put  together. 
A  small  percentage  in  the  reduction  of  this 
cost  has  therefore  the  utmost  significance  as 
related  to  ultimate  profits.  Given  a  speci- 
fied outfit,  with  as  perfect  organization  and 
correlation  of  effort  as  possible  with  such  an 
outfit,  the  reduction  of  cost  of  labor  only 
becomes  possible  by  increasing  the  efficiency 
of  the  appliances.  Cases  may  be  cited  where 
profits  have  been  increased  25  per  cent,  by 
the  substitution  of  new  and  improved  appli- 
ances for  such  as  have  been  in  use.  It  is 
now  the  rule  in  all  advanced  establishments 
to  scrutinize  and  carefully  study  any  new 
machine  or  improvement  upon  old  machines 
which  may  be  claimed  to  reduce  the  cost  of 
labor.  Albert  D.  Pentz  states,  in  a  recent 
article,  that  he  has  known  instances  when 
90  per  cent,  of  the  cost  of  labor  on  hand 
operations  was  saved  by  remodeling  the 
part  on  which  the  operations  had  to  be  per- 
formed, designing  special  tools  to  do  the 
work,  and  putting  the  operators  on  piece 
work.  This  statement  of  probably  a  very 
extreme  case  well  illustrates  the  possibilities 
in  this  direction. 
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COW  TIES 

Open  Ring,  Closed  Ring 
And  Walton  .  .  . 


Our  Cow  Ties  are  made  of  Brown's  Patent  Steel  Chain,  all  fittings  being  of  Steel  throughout.  There 
is  no  other  chain  on  the  market  that  will  compare  with  these  for  strength,  lightness  and  handsome 
appearance.  We  confidently  believe  that  our  ties  of  a  given  number  are  fully  equal  in  strength  to  a 
size  larger  of  any  other  on  the  market. 


MANUFACTURED    BV 


If  you  have  not  tried  our  Cow  Ties, 
send  for  sample  half-dozen. 

Write  for  Catalogue. 
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Horseshoe  Vises. 

Price,  No.  1,  -  $4  00 
"      No.  2,  -      7.50 

Will  save  their  cost 
in  a  week's  sharpen- 
ing  


JARDINE&CO. 

HESPELER,   ONT. 


Books  for  Retailers 

Published  for  the  good  of  the  trade. 


Ideas  fop  Hardware  Merchants 

As  its  name  implies  it  is  full  of  ideas 
for  the  retail  hardware  merchant. 

PRICE,  50  CENTS  (Half  Price) 

Buying,  Handling:  and  Selling:  of  Tea 

Being   the    experience   of    the    most 
prominent  and  successful  merchants. 

PRICE,     25    CENTS. 

Pitfalls  of  the  Dry  Goods  Trade 

This  is  another  batch  of  Prize  Essays 
full  of  valuable  information. 

PRICE,   lO  CENTS 

Sent,  postpaid,  on  receipt  of  price. 
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TESTS    OF    OUR 

THOROLD 

CEMENT 


Show  it  is  the  best  Hydraulic  Cement  ior  Abutments 
and  Piers  for  Bridges,  Concrete  for  Foundations, 
Cisterns,  Cement  Drain  Pipe,  Floors  tor  Cellars  and 
Stables,  Sewers,  and  all  Mason  Work  in  moist  or 
wet  places. 

10,000  BARRELS 

of  Thorold  Cement  were  used  in  the  construction  of 
the  great  St.  Clair  Tunnel.  Joseph  Hobson,  Esq., 
Grand  Trunk  Railway,  Chief  Engineer  ;  Wm.  Gib- 
son, Esq.,  M.P. ,  contractor. 

MANUFACTURED    BY 

Estate  of  John  Battle 

THOROLD,  ONT. 


NOTICE     TO     DEALEES 


WfE.  BEG  TO  ADVISE  THE  TRADE  that  in  order    to  thoroughly  introduce  the 

IMPROVED  FLEXIBLE  BRIDLED  BRUSHES 

we  will  include  in  every  package  one  or  two  bridles,  attached  free  of  charge. 

The  popularity  of  the  BRIDLE  is  evidenced  by  the  increased  demand,  the  ready 
sale,  and  the  thoroughly  practical  results  derived. 

Brushes  without  Bridles  do  not  appear  complete,  and  certainly  do  not  sell  as  rapidly. 

It  will  pay  you  to  examine  this  Bridle  and  draw  the  attention  of  your  customers  to 
its  merits. 

We  strongly  advise  not  to  stock  up  with  brushes  without  bridles. 

The  extra  price  for  these  Bridles  per  doz.  will  be  quoted  on  application,  by  giving 
the  size  of  brush,  or  they  may  be  found  in  our  latest  Price  List. 

CHAS.   BOECKH  &  SONS,  Toronto 
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21   to  43  Richmond  St.,  Philadelphia,  Pa. 

Gr.  &  HI.  ZB^RHsTIETT, 

MANUFACTURERS   OF 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  Lightning  Sawfiles, 

AND 

EVERY   OTHER    DESCRIPTION    OF  SAW  FILES. 
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INSIDE  THE   STORE. 

BY  NATHANIEL    C.   FOWLER,   JR. 

EVERY  store  has  windows.  Every 
store  has  counters.  Every  store  has 
shelves. 

The  windows,  counters,  and  shelves  are 
receptacles  for  goods,  and  more. 

They  are  places  of  display  which  cost  the 
retailer  nothing,  for  he  must  have  them  any- 
way. 

The  window,  the  counter,  and  the  shelf 
offer  the  greatest  opportunities  for  profitable 
advertising,  seldom  over-estimated,  and  al- 
most always  under-estimated  by  the  store- 
keeper. 

A  well  arranged  show  window  is  a  positive 
guarantee  that  the  goods  contained  therein 
will  be  seen  and  appreciated  by  the  passers- 
by. 

The  window  is  on  the  street  where  every- 
body will  see  it,  whether  he  wants  to  or  not, 
and,  if  it  is  dressed  as  it  should  be,  the 
pedestrian  will  not  only  see  it,  but  he  will 
examine  the  contents  of  it. 

There  are  two  methodsofwindowdressing, 
both  good,  but  one  should  never  be  used 
exclusively,  for  in  the  alternate  use  of  both 
is  the  greatest  profit. 

The  first  method  is  that  of  the  artistic  and 
harmonious,  the  blending  together  of  colors 
and  shades,  the  goods  simply  taking  the 
place  of  decorative  paraphernalia. 

Such  a  window,  if  properly  lighted,  is  very 
impressive,  and  is  conducive  to  sales. 

The  second  method  consists  of  the  dis- 
play of  goods,  not  really  inartistically  ar- 
ranged, and  yet  with  more  or  less  of  a  sacri- 
fice of  harmony  and  art — the  presentation  of 
the  goods  themselves  more  than  the  arrange- 
ment of  them. 

No  artist  would  be  particularly  impressed, 
from  an  artistic  standpoint,  with  a  large 
packing  box  in  a  window,  with  the  name  of 
the  firm  written  thereupon  in  the  shipping 
clerk's  style  of  lettering,  with  a  single  shoe, 
a  hammer,  or  bottle,  or  a  piece  of  a  tire,  or 
an  electric  bell,  or  any  other  one  thing  on 
the  top  of  the  box,  conspicuous  for  its  isola- 
tion, and  yet  such  a  window  display  would, 
from  its  novelty,  attract  the  attention  of 
every  passer-by,  and  that  one  article,  com- 
mon as  it  may  be,  will  be  studied  and  re- 
studied,  because  it  stands  by  itself  in  the 
identity  of  its  oneness. 

A  window  display  should  never  be  a  con- 
glomeration of  articles,  unless  such  articles 
are  used  in  the  production  of  an  artistic 
effect. 

It  is  better  to  have  two  practical  window 
displays  and  one  artistic  than  to  have  two 
artistic  and  one  practical. 

The  object  of  the  window  is  to  sell  goods, 
and  art  and  everything  else  should  be  used 
to  that  end. 

It  is  generally  advisable  to  present  one 
class  of  articles  at  a  time,  either  by  showing 
a  single  article  or  a  great  many  of  them. 

While  it  is  sometimes  better  to  show  simi- 


lar articles  of  different  prices,  it  is  more  fre- 
quently advisable  to  present  articles  all  of 
the  same  price  in  the  same  window. 

The  article  retailing  for  $i  certainly  will 
not  make  as  good  an  appearance  in  a  win- 
dow if  displayed  with  a  similar  article  retail- 
ing for  $2. 

The  $i  article  will  look  well  enough  by 
itself,  but  by  contrast  with  a  superior  article 
of  the  same  class  its  rough  lines  are  all  the 
more  prominent. 

Common  calico  should  not  be  shown  with 
silk,  because  silk  looks  so  much  better  than 
calico  that  the  calico  is  likely  to  look  cheaper 
than  it  really  is. 

A  $3  shoe  is  generally  a  pretty  good  shoe, 
but  alongside  of  a  $;  shoe  it  looks  as  if  worth 
less  than  it  is. 

Working  exhibits  are  always  profitable. 

There  isn't  anything  very  original  or  very 
brilliant  in  placing  a  wagon  in  a  window 
and  arranging  it  so  that  the  wheels  are  kept 
in  motion,  and  yet  the  movement  of  the 
wheels  will  make  everyone  stop,  and  if  thev 
stop  to  see  the  wheels  go  around  thev  can 
not  help  admiring  the  finish  and  construc- 
tion of  the  vehicle. 

Everybody  knows  how  shoes  are  pegged 
and  mended,  and  yet  it  is  sometimes  neces- 
sary for  a  policeman  to  disperse  the  crowd 
when  a  conventional  shoemaker  is  in  the 
old  way  mending  shoes  in  a  window. 

The  same  shoemaker  inside  the  store 
would  not  attract  anybody's  attention,  but 
in  the  window  everybody  stops  to  look  at 
him. 

Candy  pulling  in  a  window  is  an  old  idea, 
and  yet  it  never  fails  to  attract  a  crowd. 

Griddle  cake  cooking  is  familiar  to  every- 
body, and  yet  griddle  cake  eaters  will  pass 
by  the  griddle  cake  irons  in  the  store  and 
stop  to  look  in  the  window  to  see  the  white- 
capped  cook  turn  the  flapjacks. 

A  lot  of  bricks  dumped  into  a  window, 
with  a  danger-signal  sort  of  a  card  standing 
in  their  midst,  announcing  that  these  are 
the  bricks  used  by  the  Great  Atlantic  and 
Pacific  Building  Company  for  the  construc- 
tion of  their  houses,  will  attract  everybody 
and  assist  in  making  people  enter  the  office. 

Something  out  of  the  usual  course  of 
things,  something  which  is  either  very 
artistic  or  not  artistic  at  all,  which  illustrates 
one  fundamental  idea,  will,  if  placed  in  the 
window,  bring  more  trade  into  the  store  than 
any  elaborate  display  of  dress  goods  or  any 
other  goods  arranged  as  the  majority  of 
people  arrange  them. 

The  same  general  ideas  that  apply  to  win- 
dow dressing,  to  a  greater  or  less  extent 
can  be  used  in  the  arrangement  of  goods  in 
the  interior  of  the  store. 

Have  one  counter  devoted  entirely  to  25- 
cent  goods,  the  next  counter  to  30-cent 
ones,  but  do  not  have  the  two  qualities  come 
too  close  together. 

Of  course  goods  of  a  character  should  be 


in  the  same  department,  but  they  need  not 
be  jumbled  together. 

If  the  carriage-maker  has  several  carriages 
of  similar  styles,  there  is  no  reason  why  he 
should  put  the  carriages  very  nearly  alike 
side  by  side. 

Let  him  separate  them,  so  that  each  car- 
riage will  have  an  identity. 

That  which  applies  to  carriages  applies  to 
everything  else. 

Furniture  should  never  be  so  placed  that 
because  the  next  chair  is  a  little  better  than 
the  chair  in  front  of  you,  the  chair  you  are 
considering  looks  cheaper  than  it  is. 

The  goods  on  the  shelves  should  harmon- 
ize in  appearance  and  color. 

The  shelves  should  present  a  background 
appropriate  to  the  conditions  of  the  room. 

The  mission  of  the  shelves  is  to  a  certain 
extent  like  that  of  wall  paper,  and  should 
assist  in  making  the  room  more  cheerful  and 
brighter. 

Certain  goods  can  be  shown  to  advantage 
upon  the  shelves,  and  should  be  arranged  so 
as  to  stand  out  as  prominently  as  possible, 
but  where  goods  can't  be  seen  to  advantage 
they  should  simply  be  arranged  so  as  to 
harmonize  in  color  and  shade. 

The  show-case,  which  is  a  sort  of  compro- 
mise between  shelf  and  counter,  should  be 
arranged  as  nearly  as  possible  on  the  window 
plan,  and  should  be  well  lighted,  artificially 
or  otherwise. 

A  dark  shelf  is  bad  enough,  but  a  dark 
show-case  is  an  abomination. 

In  every  store  some  one  clerk  who  under- 
stands effective  display  should  be  made  head 
dresser  and  decorator,  and  his  services 
should  be  appreciated. 

He  should  be  made  to  understand  that 
what  you  want  is  something  that  will  sell 
goods,  not  something  that  will  only  delight 
the  eye. 

It  is  better  to  have  too  much  business 
than  too  much  art  in  it  ;  but  art  and  busi- 
ness in  the  right  proportion  bring  the  most 
business. 

All  these  things  cost  little,  and  it  is 
simply  a  question  of  whether  the  business 
man  will  use  them  for  all  they  are  worth,  or 
sacrifice  so  much  good  advertising  and  sel- 
ling space. 

In  the  use  of  everything,  each  part  play- 
ing its  part,  is  the  success  of  business. 


HEADQUARTERS 
FOR 


Tinners'  Hardware 
™z  Roofers'  Supplies 

Largest  Stock  PriCes  Lower 

Greatest  Variety  Than  Ever 

Write  us  before  buying  elsewhere. 

BERGER  BROS., PHILADELPHIA 
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BUSINESS  CHANGES. 

THE  creditors  of  the  Toronto   Lumber 
Manufacturing    Co.,    Toronto,  which 
assigned  last  week,  have   ordered  the 
estate  to  be  wound  up. 

W.  J.  Adams,  builder,  Arnpnor,  has  as- 
signed. 

James  Dick,  general  merchant,  Shelburne, 
has  assigned. 

C.  T.  McRae,  general  merchant,  Stayner, 
has  assigned. 

Rosina  Alt,  general  merchant,  Paisley, 
has  assigned. 

Hirst  Bros.,  general  merchants,  Nanaimo, 
have  assigned. 

W.  McKeever,  coal  and  wood,  Hamilton, 
have  assigned  in  trust. 

The  bailiff  is  in  possession  in  Farquhar  & 
Yorke's,  contractors,  Toronto. 

W.  A.  Mowatt  &  Co.,  general  merchants, 
Campbellton,  N.B.,  have  assigned. 

Bunyan  &  Flannerty,  general  merchants, 

North  Bay,  have  assigned  to  John  Ferguson. 

Henri  Cote,  general  merchant,  Tremblay, 

Que.,  has  compromised  at  50c.  on  the  dollar 

cash. 

N.  H.  Thibault  &  Co.,  lumber,  Porter's 
Lake,N.S.,  has  had  a  demand  of  assignment 
made  upon  him. 

T.  L.  Clark,  manufacturer  and  hardware 
merchant,  Montreal,  has  assigned.  He 
owes,  it  is  said,  about  $30,000. 

Geo.  Eadie,  crockery  and  glassware, 
Montreal,  has  assigned  on  demand  of  Geo. 
A.  Mann,  with  liabilities  amounting  to 
about  $12,000  and  assets  $1,993.44.  Prin- 
cipal creditors :  R.  Bickerdike,  $1,400; 
Gowans,  Kent  &  Co.,  Toronto,  $826  ;  J.  L. 
Cassidy  &  Co.,  Montreal,  $655  ;  Arch. 
Campbell,  $828  ;  McMahon,  Broadfield  & 
Co.,  Toronto,  $615  ;  Bank  of  Hochelaga, 
$1,075  ;  F.  Nash,  $1,610:  Succession  Rodier 
(rent),  $1,145. 
PARTNERSHIPS  FORMED  AND  DISSOLVED. 
Racicot  &  Quevillon,  blacksmiths,  Mont- 
real, have  dissolved. 

Maloney  &  Johnston,  implements  and 
carriages,  Calgary,  have  dissolved. 

Norton  &  Rorke,  general  merchants, 
Lawrence  Station,  have  dissolved  ;  L.  D. 
Norton  continues. 

N.  J.  Holden  &  Co.,  lubricating  oils, 
Montreal,  have  dissolved,  and  a  new  com- 
pany has  been  formed,  composed  of  N.  J. 
Holden  as  general  partner,  and  Geo.  E. 
Muir  as  special  partner. 

SALES   MADE  AND  PENDING. 
The  general   stock   of    John    McMaster, 
Perth,  is  to  be  sold  by  auction  5th  prox. 

E.  Auclair,  general  merchant,  St.  Vincent 
de  Paul  ;  stock  sold  at  60c.  on  the  dollar. 

The  wholesale  hardware  business  of  A. 
Workman  &  Co.,  Montreal,  is  advertised  for 
sale. 

The  stock  of  G.  Hutchinson  &  Co.,  of 
Alliston,  amounting  to  $9,488,  has  been  sold 


at  Suckling's  auction  rooms  to  P.  W.  Rey- 
nolds, of  Norwood,  at  61c.  on  the  dollar. 

CHANGES. 
A.    Irving   &   Co.,   general  storekeepers, 
Gore  Bay,  have  sold  out. 

The  Bain  Wagon  Co.,  Ltd.,  Woodstock, 
has  sold  out  to  John  McKellar. 
FIRES. 

C.  A.  Sleeve's  sawmill  at  Coverdale,  N.B., 
has  been  burned. 

R.  S.  Beattie,  general  merchant,  Bryans- 
town,  has  been  burned  out. 

Fire  damaged  Gillies  Bros.'  lumber  yard, 
Paris,  to  the  extent  of  $5,000  a  week  ago. 

John  Matheson's  broom  factory  in  Belle- 
ville was  destroyed  by  fire  on  Wednesday. 

The  stock  of  G.  R.  Phillips,  tinware, 
Cornwall,  has  been  partially  damaged  by 
fire. 

The  elevator  and  contents  of  the  North- 
ern Elevator  Company,  Winnipeg,  have 
been  burned. 

N.  G.  &  J.  McKechnie,  general  merchants 
and  millers,  have  had  their  premises  dam- 
aged by  fire. 

McKechnie's  sawmills  at  Durham,  Ont., 
were  burned  Monday,  together  with  a  lot  of 
lumber.  Firebugs  are  believed  to  have 
caused  the  blaze. 

DEATHS. 

R.  T.  Inglis,  of  the  North  Shore  Powder 
Co.,  Port  Arthur,  is  dead. 


U.S.  TARIFF  AND  N.B.  LUMBER. 

"  Free  lumber,"  said  a  well-known  broker, 
to  the  Sun  yesterday,  "  will  be  a  great  ad- 
vantage to  the  lumbermen  up  the  bay. 
There  is,  for  instance,  a  difference  of  $2  on 
long  lumber  and  15c.  on  laths.  At  least 
half  of  that  will  be  gain  to  the  shipper. 
Next  winter  the  logs,  you  will  find,  will  be 
cut  longer,  so  that  the  product  may  be  made 
to  suit  the  New  York  market,  which  requires 
longer  deals  than  the  English  market.  And 
in  cutting  the  logs  long  there  is  the  ad- 
vantage that  the  product  can  be  made  to 
suit  either  of  the  two  markets,  At  present 
a  great  many  trees  are  cut  for  piling  that 
hardly  pay  expenses.  You  will  find  them 
converted  into  scantling  and  sold  in  the 
States  for  a  good  price.  There  is  no  doubt 
that  the  New  Brunswick  lumbermen  will 
profit  by  the  change.  The  mills  cutting 
American  logs  will  not  gain.  They  stand  to 
lose,  for  the  result  of  free  lumber  will  be 
that  the  general  price  will  be  kept  down."  — 
Sun,  St.  John. 


ELECTRICITY  IN   BATTLE. 

A  German  contemporary  gives  some  in- 
teresting particulars  respecting  a  new  pro- 
jector system,  which  it  is  intended  to  experi- 
ment with  in  connection  with  the  next  Ger- 
man military  and  naval  manoeuvres.  For 
field  purposes  the  installation  comprises  an 


18  horse-power  portable  engine,  to  which 
are  attached  a  dynamo  and  an  electric  pro- 
jector. The  special  point  is  that  the  light  is 
not  thrown  direct  upon  the  enemy,  but  on  to 
a  mirror  situated  about  200  m.  away  from 
the  plant,  the  object  being  to  deceive  the 
enemy  as  to  the  position  of  the  plant,  and 
thereby  cause  them  to  direct  their  fire  to  a 
wrong  situation.  To  the  mirror  is  attached 
an  electric  motor  connected  by  cable  with 
the  dynamo,  so  that  those  running  the  in- 
stallation can  shift  the  angle  of  the  mirror 
as  required. 

SITUATIONS  VACANT. 


HARDWARE  CLERKS— INCREASE  YOUR  IN- 
COME by  showing  The  Hardware  Dealer's  Maga- 
zine to  your  local  hardware  merchants  and  manufac- 
turers. Subscription  $1.00  a  year.  Liberal  commission. 
For  sample  copy,  terms,  etc.,  address  D.  T.  Mallett, 
Publisher,  78  Reade  St,.  N.Y. 


Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of  Hot    Pressed 
Nuts,  Square  and  Hexagon 


"BURHAM 


OUR  SALES  OF 

55   Portland 
Cement 

Pot  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  other 
Try  it  and  be  convinced 


Sole  Consignees  for  Canada, 

MCRAE  &  GO.,  OTTAWA 

MUNN'S  LIQUID  GLUE 

Received  the  Highest  Award 

WORLD'S  FAIR,  1893 

In  competition  with 

American   Glues 


THE  ART  METROPOLE,  Agents. 

131  Yonge  St.,  TORONTO. 

1879 ESTABLISHED 18  79 

Essex  Handle  and  Wood-Turning  Works 


You  can  make  no  mistake  by  placing  your  order  for 
Axe  Handles  with  us.  Our  Shaved  Pattern  Second 
Growth  Axe  Handle  is  undoubtedly  the  best  handle  in 
the  market.  Our  Polished  Octagon  Axe  Handle  cannot 
be  improved.  Our  Second  Growth  Oak  is  a  beauty. 
Our  timbers  the  toughest  and  patterns  the  best.  Ship- 
ment for  June  and  July  exceeds  three  thousand  dozen. 
Let  us  have  your  specification  for  future  shipment  now 
and  you  will  be  pleased. 

GARDNER  BROS.  &  CO.. 

ESSEX,    ONT. 
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LEAD  PRODUCTION. 

AN  important  preliminary  report  on  the 
subject  of  lead  has  just  been  made 
by  Special  Agent  C.  Kirchhoffto  the 
Geological  Survey  of  the  Interior  Depart- 
ment at  Washington. 

The  report  shows  that  the  production  of 
that  metal  for  the  first  six  months  of  1894, 
as  compared  with  the  first  and  second  half 
of  1893,  was  as  follows  : 

"Desilverized  leid,  first  half  1894,  net 
tons,  86,772  ;  first  half  1893,  net  tons,  95,- 
921  ;  second  half  1893,  net  tons,  101,199. 

"Soft  lead,  first  half  1894.net  tons,  15,- 
610  ;  first  half  1893,  net  tons,  16,305  ;  second 
half  1893,  net  tons,  1 5,°37- 

"Total  production  of  refined  lead  first 
half  1894,  net  tons,  102,382  ;  first  half,  1893, 
net  tons,  112,226;  second  half  1893,  net 
tons,  116,236. 

"Refined  in  bond  first  half1894.net  tons, 


ing  off  in  the  quantity  of  lead  drawn  from 
domestic  sources.  It  proves  that  the  heavy 
decline  in  the  price  of  lead  and  the  prostra- 
tion of  the  silver  mining  industry  have  very 
seriously  affected  the  lead  industry  of  the 
Rocky  Mountain  States  and  Territories. 

The  stocks  of  lead  in  refiners'  hands  have 
only  been  partially  reported.  Those  re- 
ceived show  a  total  of  2,655  tons  on  July  I> 
1894,  as  compared  with  2,468  tons  on  Jan. 
1st.  The  stock  of  soft  lead  was  2,080  tons 
in  the  beginning  of  the  year  as  compared 
with  1,880  tons  on  July  1,  1894. 


that  is  moit  puzzling  :  others  are  of  simple 
make,  but  they  stick  so  that  the  strength  of 
a  Hercules  and  the  patience  of  a  Job  are 
needed  in  moving  them.  It  is  both  humili- 
ating and  exasperating  to  grapple  with  a 
window  or  a  blind  that  is  perverse.  A  man 
may  bring  all  his  strength  and  his  ingenuity 
to  bear  upon  them,  but  they  do  not  budge 
either  because  they  catch,  or  have  a  com- 
bination that  must  be  learned  before  trying*' 
conclusions  with  them. 


THE    REVOLVER  TRADE    SEASON. 

The  season  for  revolvers  is  beginning  to 
open  up,  and  illustrations  appertaining  to  this 


A  PHILOSOPHICAL  CLERK. 

A  practical  philosopher  has  been  dis- 
covered by  the  Stoves  and  Hardware  Re- 
porter in  the  person  of  a  hardware  clerk, 
who  says  that  he  has  learned  to  philosophize 
as  a  result  of  a  disagreeable  experience. 
This  is  how  he  expresses  it  :  <:  One  day  when 
I  was  feeling  out  of  sorts  on  account  of  the 
heat,  a  stranger  came  into  the  store  and 
asked  for  an  article  of  special  make  and 
which  is  noi  generally  carried.     I    knew  we 


21,392;  first  half  1893,  nte  tons,  12,230; 
second  half  1893,  net  tons,  22,770. 

"Available  for  home  market,  first  half 
1894,  net  tons,  80,990  ;  first  half  1893,  net 
tons,  99,396  ;  second  half  1893,  net  tons> 
93.465- 

"  Contents  of  Mexican  and  Canadian  ores, 
first  half  1894,  net  tons,  51,786;  first  half 
1893,  net  tons,  15,860;  secondhalf1893.net 
tons,  13,416. 

"  From  American  sources,  first  half  1894, 
net  tons,  71,204;  first  half  1893,  net  tons, 
83,836;  second  half  1893,  net  tons,  80,056." 

Included  in  the  above  desilverized  lead 
are  2,375. tons  of  hard  lead  produced  in  the 
first  half  of  1894,  as  compared  with  2,401 
tons  of  antimonial  lead  during  the  first  half 
of  1893. 

The  most  striking  feature  in  the  statistics 
presented,  says  the  report,  is  the  heavy  fall- 


line  of  goods  are  timely.  The  accompany- 
ing cut  is  an  illustration  of  a  revolver  that 
H.  S.  Howland,  Sons  &  Co.  are  selling  large 
quantities  of  just  now.  The  firm  has  them 
in  32,  38  and  44  calibre.  They  are  nickel- 
plated,  have  blued  barrels  and  rubber  and 
pearl  stocks. 


CAR  WINDOWS  AND  BLINDS. 

The  man  who  will  invent  an  improved 
system  of  car  ventilation,  or  a  simple  device 
for  consuming  soft  coal  smoke  and  cinders 
that  are  now  sent  forth  by  locomotives  with 
little  restraint,  says  a  Fall  River  paper,  will 
be  able  to  shake  hands  as  an  equal  with 
Millionaire  Pullman  soon  after  the  work  of 
his  brain  becomes  known  among  railroad 
people.  Traveling  in  dusty,  hot  and  poorly 
ventilated  cars  is  a  hardship  that  ought  not 
to  exist  in  these  days  of  labor  saving  and 
comfort  promoting  inventions.  What 
aggravates  the  disagreeableness  oftentimes 
is  the  condition  of  the  car  windows  and 
blinds.  Some  of  them  have  an  intricate 
contrivance    for    loosening    and    fastening 


had  it  in  stock,  but  it  was  'way  down  at  the 
other  end  of  the  store  and  I  would  have  to 
climb  the  sliding  ladder  in  order  to  get  it,  so 
I  tried  to  sell  something  else  'just  as  good,' 
of  course.  But  the  stranger  wouldn't  take 
it,  and  I  believe  now  that  he  knew  I  was  too 
lazy  to  get  what  he  wanted.  I  didn't  ex- 
actly fib  to  him  about  it,  but  it  amounted  to 
the  same  thing,  and  the  house  lost  a  cus-  • 
tomer,  because  I  watched  him  go  to  another 
store  and  come  out  with  a  package.  Since 
then  I've  come  to  the  conclusion  that  it 
doesn't  pay  for  a  clerk  to  neglect  his  em- 
ployer's interest.  He  may  get  caught  and 
fired  at  the  same  time.  But  that  isn't  the 
true  reason.  Apart  from  the  morality  of  the 
thing,  a  clerk  who  won't  work  hard  for  his 
employer  is  almost  certain  not  to  work  hard 
enough  for  himself,  and  so,  after  all,  it  is  a 
question  of  self-interest. 
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DowSWell  BRoS. 

HAMILTON,  ONTARIO 

MANUFACTURERS    OF 

Clothes  Wringers,  Mangles, 
Churns,  Washing  Machines, 
and  Household  Specialties 


Prices  are  low  but  you  will  find 
our  goods  first-class.  Send  for 
Catalogue 

Eastern  Agents 


u. 


&  SON,  -  Montreal 


Ramsays 

Pure  Lead 
Mixed  Paints 
Oil  Stains 
Varnishes 

ARE   AHEAD 


Calcined  Plaster.         Sewer  Pipes. 

Chimney  Linings  and  Tops. 

Mortar  Stains.  Fire  Bricks  and  Clay. 

Enamelled  Porcelain  Sinks. 

English  and  Belgian  Portland  Cements 

and  General  Builders' 
and  Contractors'  Supplies. 


W.  McNally  &  Co. 

MONTREAL. 

Pip,  Wiiks  &  Lawrence 


Limited. 


II  QUEEN  VICTORIA  ST.,    -    LONDON,  E.  C. 

Sole  makers  of  the 

"ALLIANCE" 

PRIZE  SPORTING  POWDER 

THE    TRADE   ONLY    SUPPLIED. 


SHOP  SKETCHES. 

THE  ordinary  manufactory,  no  matter 
what  its  character,  can  scarcely  get 
along  without  the  making  and  use  of 
drawings  or  sketches  in  some  form,  says 
Metal  Worker.  Wherever  there  is  a  well 
established  drafting  room  a  definite  system 
of  drawings  is  likely  to  prevail.  But  it  is  in 
the  small  shop,  or  where  few  drawings  are 
required,  that  the  greatest  laxity  in  methods 
is  generally  to  be  found.  Aside,  however, 
from  finished  drawings  there  is  always  a 
convenience  in,  and  usually  the  necessity  of, 
a  simple  method  of  making  sketches  and  of 
retaining  proper  and  permanent  copies,  if 
the  originals  are  sent  to  the  shop.  Some 
persons  go  so  far  in  the  case  of  the  smallest 
drawings  as  to  trace  and  blue  print  them  ; 
others,  in  the  spirit  of  greater  economy, 
have  adopted  the  plan  of  making  pen  and 
ink  drawings  in  copying  ink  and  secur- 
ing therefrom  the  desired  second  copy. 
But  still  simpler  and  more  convenient 
is  the  method  recently  adopted  in  some 
drafting  rooms  of  making  the  drawing  or 
sketch  with  an  aniline  pencil.  If  a  pencil 
of  proper  softness  be  used,  it  is  possible  to 
obtain  from  the  drawing  at  least  three  good 
letter-piess  copies  on  tissue  paper,  and  fre- 
quently with  care  four  and  five  copies  may 
then  be  made.  After  the  lines  have  been 
set  by  the  copying  process  they  take  on  an 
effect  that  has  caused  some  unacquainted 
with  the  method  to  enquire  whether  it  was 
of  the  same  character  as  the  positive  blue 
print  and  similar  processes.  When  com- 
pared with  the  time  consumed  in  making  a 
pencil  drawing,  an  ink  tracing  therefrom, 
and  finally  a  blue  print,  before  a  drawing 
can  be  sent  to  the  thop,  the  advantage  of 
this  scheme  is  evident.  Furthermore  there 
is  no  waiting  for  ink  lines  to  dry  or  for  suffi- 
cient sunlight  to  take  blue  prints. 


ROSE  RED  GLASS. 

In  1885  Pelonze  discovered  that  a  rose-red 
color  could  be  communicated  to  glass  by 
means  of  selenion.  In  Pelonze's  process 
the  selenion  was  added  to  the  metal 
either  before  or  after  fusion,  with  the  result 
that  there  was  much  waste  o^inp  to  vapor- 
ization and  oxidation.  Moreover,  it  trans- 
pired that  the  selenion  used  was  impure, 
and  hence  the  color  was  frequently  im- 
paired to  a  serious  extent.  Ion  Kralik  now 
claims  to  have  overcome  these  objections  by 
employing  a  selenate  or  a  selenate  in  con- 
junction with  a  reducing  agent,  instead  of 
selenion  itself.  Potassium  and  sodium  selen- 
ate have  been  found  to  answer  the  purpose 
best.  Either  of  these  compounds  is  added 
to  the  me:al  before  or  after  fusion,  and  when 
it  has  become  thoroughly  incorporated  it  is 
reduced  by  the  addition  of  arsenite  acid,  an 
arsenic,  or  a  sulphite.  Zinc  dust,  however, 
has  been  found  to  effect  the  reduction  per- 
fectly, and  besides,  presents  advantages  on 
the  score  of  economy.  The  quantity  of  selen- 
ion usually  sufficient  to  produce  a  rich  rose- 


ADAM   HOPE 
&  CO., 

Offer  for  Sale  HAMILTON 

"Pioneer"  anduSloss" 

PIG    IRON 

These  are  fine  foundry  irons,  being  strong 
and  large  scrap  carriers. 

Also  all  the  well-known 

Scotch  Brands, 

Broken  Car  Wheels, 
and  Railway  Cast  Scrap. 

Canada  Iron  Furnace  Co,,  Ltd, 

Manufacturers  of 

CHARCOAL   PIG   IRON 

MONTREAL. 

brand  "C.  I.  F."  WE  RIVEBS 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO.  E,  DRUMMOND, 


Managing  Director  and  Treasurer 


BEWARE  OF  COUNTERFEITS 


GET 

THE 

OLD 

ORIGINAL 

AND 

ONLY 

RELIABLE 


John    Lucas 

&  Co's 

Imperial 

French  Greens 


D 
m 

o 
z 
if) 


Decorated     White 

TEA  and  COFFEE  POTS 

With  Nickel-Plate  Covers 


CAVERHILL,  LEARMONT  &  CO. 

MONTREAL 
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TELEPHONE    1780. 


J.  H.  FARR  &  CO.  "-Moof  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,   Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 

8  to   16    MORSE    STREET,        -         -        TORONTO,     ONT. 


For  Iron  Fencing 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


^O"*™* 


Limited. 


JOSEPH  RODGERS  &  SONS, 

MANUFACTURERS    OF 

Pocket  and  Table  Cutlery,  Scissors,  Razors,  Erasers,  Etc. 

These    goods    have    fully    maintained    their    reputation    as    the    best    cutlery    in    the    world    for    over 

ONE    HUNDRED   AND  FIFTY  YEARS. 

Any  Infringements  of  our  Name  and  Corporate  Mark  will  be  promptly  prosecuted. 


** 


bole  Agents  tor  Canada, 

JAMES  HUTTON  &  CO., 


Montreal 


CURRENT    ]WA$KET    QUOTATIONS 


METALS. 


Tin. 

Lamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  20,   21 
Straits "     ....  20.    21 

Tin  Plates—  Charcoal  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizeB So  50  $5  75 

I.X.,           "          6  75    7  00 

I.X.X.,       "           8  00    8  25 

Raven  &  P.D.  Grades— 

I.O.,  usual  sizes 3  75    4  00 

IX.,           "            4  75    5  00 

I.X.X.,        "            5  75    6  00 

I.XXX.,     "             6  75    7  00 

D.C.,  12}xl7        3  50    3  75 

D.X 4  50    4  75 

D.X.X.        "            4  75    5  CO 

Note. -Other  brands  might  be  shaded 

by  25c.  per  box. 

Cpke  Plates— Bright 

Bessemer  Steel— 

I.C.,  usual  sizes   3  35    3  50 

I.C.,  special  sizes 3  60    3  75 

Charcoal  Plates — 7>rn«. 

Dean  or  J.G.  Grade— 

I.C.  20  x  28,  112  sheets  . .     6  50    6  75 

I.X.  TemeTin 8  75    9  00 

Old  process  I.C 13  00 

••  "      I.X 16  0C 

Charcoal  Tin  Boiler  Plates. 

Cooklev  Grade—  Per  lb. 

.X.X.",  14x56,  50  sheet  bxs  ) 
•       14x60,  "  }■  6c,    6fc 

14x65.  ) 

Tinned  Plates 

72x30  up  to  24  gauge 6J    6} 

26        ,!     6}     7 

28        "     7J     7} 

Iron  and  Steel. 

Base  Price 

Common  Bar,  per  100  lb    ..  SI  85  190 

Refined      "              "            ..    2  35  2  65 

Horse  Shoe  "          "            ..    2  60  2  75 

Band              "          "             ..    2  25  2  30 

Hoop               "            '             ..     2  25  2  30 

Swedish         "          "            ..    4  00  4  25 

Sleigh  Shoe  Steel 2  50 


Tire  Steel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb   0  10    0  14 


Russian  Sheet 

Tank  Platesl-5  and  thicker 


0  10}  0  11 
2  00    2  25 


Boiler  Rivets 4  50    5  00 

Boiler  Tubes. 

8-inoh    10}c 

-inch  13} 

Steel  Boiler  Plate. 

\  inch  $2  45 

16    "      2  35 

\      ,l     nd  thicker  2  25 

Sheet  Iron, 

8  to  20  gauge  2  50 

22  to  24      "      2  35 

26  "      2  45 

28  "      2  65 

Canada  Plates. 

Alldull 2  50    2  55 

J  polished 2  55    2  60 

All  Bright  2  85 

Iron  Pipe. 

Wrought  67 J  to  70  p.c. 
Galvanized,  45  to  50  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  57} 


p.c. 


Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 
16  to  24  gauge,  per  lb 41,  4} 


ft 


26  gauge, 

28     "  "       5,    5} 

Gordon  Crown — 

16  to  24  gauge,  per  lb  4},  4} 

26gauge,  "         4j,4f 

28      "  "         4*.  5 

Note— Cheaper  grades  about    }  cen 

per  lb  less. 

Chain. 


Proof  Coil,  3-16  inch,  per  lb . 
i        "  "       . 

5-16  "  "      .. 

%      "  "       • 

7-16  "  "      .. 


6  3-5 
4f 
4} 
41 
4 

3 


%       "  "       ....24-5 

Trace,  per  doz.  pairs    $3  60    5 

German  coil,  per  100  ft    ....165    2 
Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15     

Jack  cbain,  brass,  single,  per 

doz  yards 0  20    110 


0  50 


Copper — Ingot. 

English  B.  S  ton  lots  0  10}  0  11 

Lake  Superior  0  10}  0  11 

Bolt  or  Bar. 

Cut  lengths,  round,  }  to  \  in.$0  20  $0  22 
"  round  &  square 

1  to  2  in 0  19    0  21 

Vote— Complete,  lengths  abou    ufteen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60  $0  14    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  14}  0  16^ 

Note— Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
3  cents  per  pound. 
Planished  and  tinned,   14 x 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 
4x6ft,  25to301bea,  perlb..  0  16    0  17 
35  to  45      "  "       ..0  14}  0  15} 

"       50  lb  and  above  per  lb  0  14    0  14} 
Boiler  <£  T.  K.  Pitts 

Plain  Tinned   perlb 0  19 

Spun  "         0  23 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  18  0  20 

"        27  to  30      "      ..  0  20  0  21 

"        30  and  up 0  23  0  26 

Sheets,  hard-rolled  2x4  ft...  0  21  0  23 

Zinc  Spelter. 

Foreign,  perlb 0  04}  0  04J 

Domestic    "      0  04$  0  04} 

Zinc  Sheet. 

5  cwt  casks 0  04j 

Part  casks 0  05 

Lead. 

Imported  Pig.  per  lb 0  2}    0  02J 

Domestic  "      0  02| 

Bar,  1  pound 0  04} 

Sheets,  2}  lbs,  sq.  ft,  by  roll  0  04}  0  04j 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  04J  0  04} 

Note— Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  par  lb  and  30  p.c. 
discount. 


Note— Cut  lengths,  net  price  ton  lots 
30  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  7}c. 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  13}  0  14 

Standard  0  12}  0  13 

Wire 0  17    0  19 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb  $0  10}  0  11 

Other  makes"    0    9}  0  10 

White  Lead. 

Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  cwt  4  50  4  75 

No.  1  Do "    ■  4  50 

No.  2  Do "  4  25 

No.  3  Do "  4  CO 

Prepared  Paints. 

(In  \,  }  and  1  gallon  tins.) 

Pure,    pergallon $105 

2nd  qualities    "      0  90 

Barn  (in  bbls)  0  80      0  90 

Colors  in  Oil. 

(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green   0  09 

Chrome    "        0  08 

French  Imperial  Green  0  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.c-wtl  35  1  40 
"      (J.F.L.S.)"        "  2  75 

"  Roval  "  "  1  10  1  15 
Venetian  Red,  (best)  "  "  1  80  l  90 
English  OxideB  per  cwt  3  00  3  25 
American  "  )  „  ,,  i  ok  i  on 
Canadian    "     $  1  25  l  90 

Paris  Green,  perlb  0  15    0  16 

Burnt  Sienna,  pure,  per  lb 0  08} 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  Black  "      0  09 

Chrome  Yellows"      0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greens  "      0  12 

Golden  Ochre  0  03} 


HARDWARE 


27 


Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  69 

Extra        '  "        0  90 

Brown  Japan  "        0  65 

Brown  Japan,  Turpentine  p.  gal.  0  85 
No.  1  Carriage  "       1  30 

Gold  Size  Japan       per  gal.  1  00    1  20 
Pure  Orange  Shellac       "       1  95    2  05 

Hard  Oil  Finish       130 

Oil  Shellac 1  40 

White  Shellac 2  25 

Linseed  Oil  (in  bbls) 

Raw,    pergal  0  E3    0  54 

Boiled       "      0  56    0  57 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal    0  43    0  44 

Castor  Oil. 

Best,  perlb 0  06|  0  06J 

Cod  Oil. 

Cod  Oil,  per  gal 0  50    0  51 

Glue  (in  bbls) 

Common,  0  07}  0  08 

French  medal 0  09J  0  C9J 

Cabinet,  sheet 0  11    0  12 

White.extra 0  16    0  18 

Gelatine   0  20    0  30 

Strip   0  16    0  18 

Coopers    0  19    0  20 

Al  clear  '. 0  09 

Liquid  Glue— F.LePage's,  dis.  20  to 
25  per  ct.  off  list;  Munn's,  dis.  25  to  30 
per  cent,  off  list. 


Axle  Grease. 

Per  gross  1  00  13  00 

Bath  Tubs. 

Zinc  discount 4  00    4  25 

Copper,  discount,  50  p. c.  off  Revised 

list. 
Steel  Clad  20  p.c.  dis. 

Bells—  Hani, 
Brass.  60    to  66§. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 
Cow 


Carpet  Sweepers. 

Bissell,  per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "       30  00    33  00 

Cartridges — .See  Ammunition . 

.    Castors, 

Bed,  new   list,  dis.  50pc.  )  to  50  and  5 

Plate  dis.50pc.  J     percent. 

Cattle  Leaders. 

No  31  and  32,  per  gross 8  50  1125 

Cement. 


Glass. —  Window. 
Box  Price. 


American  make.discount  60 to 60  and   Portland,  car  load  lots 

5  per  cent. 
Canadian,  dis  45  and  50  pc. 

Farm. 
American, eacn 2  00 

House, 
American,  per  lb 0  35 

Bellows. 

Hand,  per  doz  , 3  35 

Moulders'    " 
Blacksmiths 


2  70 
I  10 
1  10 
1  10 


Size 
United 
i  nches 
14  to  25 
26  to  40 
41  to  50 
51  to  60 
61  to  70 
71  to  80 
81  to  85 
86  to  90 
91  to  95 
96  to  100 
101  to  105 
106  to  110 
111  to  115 


Star. 


Per 

50  ft 


11  5 

1  30 


Per 

100  ft. 

2  20 
2  50 

2  90 

3  20 
3  50 

3  90 

4  40 

5  00 


Double 
Diamond 
Per 

50  ft.  100 


1  50 
1  75 


5  00 


0  40 


4  75 

7  50  10  00 


Belting;. 

Agricultural,  50  per  cent. 
No.  1,  leather,  dis.  40  &  5  p.c.  to 45  p.c. 
Best,  ditto,  30  to  334  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits— Auger. 
Gilmour's  dis  60  per  cent. 
Excelsior,  discount  60  percent. 
Rockford  Common,  65  to  65  and  5  p.c. 
"       Perfection,  50  and  10  per  c. 
Kim  Fire" Pistol,  dis. 4~0to  45  p.c.  Amer.  Jenning's  Gen,  net  list  to  5  p.  cent  dis 

Car. 


Pilkington. 
Ordinary. 

1st  break $2  70 

2  90 

3  lo 

3  40 

3  65 

4  15 

4  05 
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Ammunition — Cartridges. 
B.  B.  Caps,  50  and  5  per  cent. 


Rim  Fire  Cartridges,  Dom.  50  &  5  p.c 
Rim  Fire,  Military,  net  list,  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  pistol  sizes, 

Dom.  30  per  cent. 
Central    Fire    Cartridges,    sporting 

and  military,  15  and  5  per  cent. 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.     B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded  and   empty  Shells,  "  Trap  " 

and  "  Dominion  '   grade, 25  p.c 
Shot. 
Canadian,  common,  20  per  cent. 
Brass  Shot  Shells,  55  and  10  p  c. 
Primers,  30  per  cent. 

Wads. — Baldwin's. 

per  lb 
Best  thick  white  felt  wadding, 

in  $lb.  bags 1  00 

Best  thick  brown  or  grey  felt 

wads,  in  Jib.  bags 0  70 

Best  thick  white  card  wads,   in 

boxes    of    500     each,     12    and 

smaller    gauges 0  99 

Best  thick  white  card   wads,  in 


Thorold 
Queenston      " 
Napanee  " 

Chalk. 
Carpenters'  Colored,  per 

gross  0  45    0  75 

White,  lump,  per  cwt   ....     0  60    0  65     2nd 

Red 0  05    0  06     3rd       "        

Crayon,  par  gross   0  14    0  18     4th       "        

Chisels — Socket,  Framing  and  Firmer        5th        "         

discount   35,40  percent   American, dis  70  and  10  per  cent.  6th       "        

Canadian,  dis    35  per  cent.  7th       "        

Tanged  Firmer  per  doz 0  85     4  00  Picture  Glass 

Churns  Pilkington's  ordinary . 

Daisy  or  Leader,    dis.    from   factory   1st  break    

60  and  2V4  per  cent.   From  stock  60   2nd 
per  cent. 

Clamps. 
Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 
Box 3  60  13  00 


4  00 

4  50 

5  00 

5  75 

6  50 

7  75 
9  (0 

10  50 
12  00 
14  00 
16  00 


3rd  "  

4th  "  

5th  "  

6th  "  

7th  "  

Gas  Fitting's  and  Staple  Brackets 

Jas.  Barwell,  Toronto— Dis.  20  to  25  p. 
y.     Net  list  on  appli- 


4  40 

4  70 

5  40 

5  90 

6  50 

6  9C 

7  70 


Gilmcur's,47i  to  50  percent 
Expansive 

Clark's,  15  per  cent. 
Excelsior,  10  percent. 
Gimlet 

Clark's,  per  doz 0  65 

Diamond,  Shell  "       1  00 

Nail  and  Spike,  per  gross    2  25 

Blacking,  (Catchpole's). 
No.l,  Egyptian  Blacking 


00 
35 
70 


9  00 
4  50 


Blind  Rollers. 

Annex     per  doz.     125 


Mascot 
Erminie 


1  35 
1  12 


Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0 

Bolts. 

Carriage,  dis,  70  and  10  p.c. 
Tire,  dis   60  to  60  and  10  per  cent 
Stove,  dis.,  60  and  10  p.c. 
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boxes  of  500  each,  10  gauge 0  35    Elevator,  dis.,  35  to  40  p.  c. 

Best  thick  white  card  wads,  in  Machine,  dis.,  70  to  70  and  10  per  cent 

boxes  of  500  boxes.  8  aauge  0  55  Boring  Machines. 

Thin  card  wads  in  boxes  of  1000  ** 

each,  12  and  smaller  gauges...  0  20   Complete,  with  Augers,  ea.    5  00    7  5C 
Thin  card  wads  in  boxes  of  1000  Braces. 

each,  10  gauge 0  25    Barber's    6  00    7  75 

Th  a  card  wads  in  boxes  of  1000  Barber's  Ratchet 10  00  11  00 

each, 8  gauge ....................  0  45    Farmers' 2  00    2  75 

Chemically  prepared  black  edge  Millar's  Falls  1550  29  00 

grey  cloth  wads,  in   boxes  of  p.  M 

250  each —  Brackets — Shelf. 

11  and  smaller  gauge 0  65   japanned  Canadian,  per 

9andl0gauge 0  75       d£z.  pairB *,     0  50    3  40 

7  and  8  gauge...  .  0  9U    Berlin  Bronze  Cana'n   ....     0  85    3  20 


0  61 

2  25 

3  90 

1  70 
6  50 


5  and  6  gauge 1  10 

Superior  chemically  prepared 
pink  edge,  best  white  oloth 
wads,  in  boxes  of  250  each — 

11  and  smaller  gauge 1  15 

9  and  10  gauges 1  40 

7  and  8  gauges 1  65 


and  6  gauges. 

Anvils 

Perlb 

Anvil  and  Vice  combined 
each 

Augers. 
Gilmour's,  discount  50  per 
Hollow  Steam's  per  doz.. 

Adjustable  "         each 

Post  Hole.Vaughan's,  each 


3  90 


0  10    0  12$ 
....     4  50 

*ent, 

13  00  20  00 
5  50    6  50 

1  35    1  60 
Excelsior,  Jennings',   discount  50  pei 

cent. 

Awls. 
Sewing  per  gross. 

Pegging,  " 

Brad, 

"  handled  " 

Saddlers'  " 

Awl  Hafts. 
Patent  Peg,  per  gross. 

"     Sewing,  " 


0  65 
0  65 
0  85 
3  60 
0  45 


1  60 


::::} 


7  25     8  00 


Awl  and  Tool  Sets. 
Millar's  Falls,  per  doz....    2  80    8  30 

box    "...     6  00  12  00 


Broilers. 

Light,  dis.  65  to  67 J  per  cent. 
Reversible,  dis.,  65  to  67$  per  cent. 
Vegetable,  per  doz.,  dis.  37$  per  cent 

Henis,  No.  8        "      6  00 

"    No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz    500    4    23 

Butts— Brass . 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  <ind  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis. 65  &  10  to  70  and  5  p.c. 
Loose  Pins,  "    65  &  10  to  70  and  5  p.c. 
Berlin  Bronzed,  dis.  70.  70  and  5  per 

cent. 
Gen  Bronzed, perpair  0  40 

Can  Openers. 

Acme,  per  gross   9  00 

Sardin    Scissors, per  doz.  3  75 
Card. 

Horse,  per  doz 0  60 

Carpet  Stretchers. 

American,  per  doz 1  00 

Bullards  "      6  50 


0  65 


10  00 
4  50 


1  00 


1  50 


Side 3  60    4 

Enterprize,  No.O   1 

"  No    2 2 

Compasses,  Dividers,  etc. 
American, dis., 60$  to  65  p.c. 
Cradles,  Grain. 
Canadian,  discount  25  to  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list* 

dis.  40  per  cent. 
Hart  Mfg.  Co.,  (bolt  dies)  (Amer.  list) 
dis.  25  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz 0  88    1  60 

English,     "        2  00    4  00 

Draw  Knives. 
American,  dis.  70  and  10  p.c. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  per  doz 16  00  51 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37$  to  40  percent. 
Standard,  dis.  47$  to  50  p.  c. 

Elbows— Stove  Pipe 
$1.00  to  $1.65  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30 

Wine,  per  doz   130 

Star,         "  2  80 

Fenns  Corkstops,  No  9.  p.doz 

Petroleum,  per  doz 4  50 

Files  and  Rasps. 
Kearney  &  Foote'3  discount  Am.  List 

57$  to  60  per  cent. 
Black  Diamond,  50  <fe  5  per  cent.  dis. 

to  50  and  7$  Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50, 50  and  5 

per  cent. 
Toronto  File  Co.,  50  aDd  10  to  60  p.c. 

Amer.  list 
Jowitt's, dis.  Can.  list,  25pc.  to  27$  p.c. 
Globe  File  Co.'s  disc.  60  per  cent. 
Horse    Rasps,  Kearney  &  Foote's  dis 

Am  list,  50  p.c.  to  50  and  10  p.c. 
Horse  Rasps,  dis.  45  p.c.  Amer. Hellers 
Horse  Rasps,  Spencer's,  dis.  Can.  list 

40  p.c. 
Horse  Rasps,  Toronto  FileCo.,  50  and 
10  p.c,  Amer.  list. 

Fluting  Machines. 

Each 0  60    2  00 

Forks. 
Hay, Manure,  etc, dis. 40  to  45  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  57$  to  60  per  cent. 
Shepard's     Lightning,  dis.  50 
and  10  p.c. 

Fruit  Presses. 

Henis',  per  doz  3  25 

Enterprise,  discount  10  p.c. 
Shepard's  Queen  City,  dis.  15  p.c: 

Fry  Fans. 

Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  etc. 

Stanley's,  dis. 50,  55 p.  c. 

Wire  Gauges 

Winn's  Nos.26to3S,  each    165    2  40 


free  of  du 
cation. 

Glue  Pots. 

Tinned,    each   0  30 

Enamelled"      0  55    ., 

Grindstone  Fixtures. 

P.  S.  &  W.,  per  doz 3  88     4 

Hammers — Nail. 
Maydole's   net  list  to  5  per  cent,  dis 
Can.  discount  25  to  27$  p.c 
Tack. 

Magnetic,  per  doz  110 

Sledge 

Canadian,  per  lb 012$ 

Ball  Pean. 
English  and  Can.,  per  lb       0  25 
Handles. 

Axe        per  doz 00 

Store  door    "     x  00 

Chest,  per  doz  pairs  0  40 

Chisel. 

Firmer       per  gross 3  00 

Socket  Firmer   "        325 

Socket  Framing  per  gross    3  75 

Fork. 
C.'&  B., discount  35 percent.  to40p.c. 


2.S 


1  50 
0  13 

0  30 

3  50 

1  80 

2  50 

4  50 
8  00 

5  00 


1  25 
3  75 
0  8C 
0  25 


to  50 


3  50 


Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.o 
Saw. 

American,  per  doz  1  00 

Plane. 

American,  per  gross  .    315 

Hammer  and  Hatchet. 

American,  per  doz   0  50 

Cross  Cut  Saw. 

Canadian  per  pair 0  18 

Hangers. 

Door  4  and  5 inch,  perpair    0  40    0  80 
Lanes,  50  to  50  and  5  p.c. 

Hatchets. 

Can.,  dis  40  to  42$  p  c. 
Hinges. 
Blind,  Parker's, dis. 60 to 60  andlOp  c 
"       hepard's  Noiseless,  dis.  60  pc 
"  "    Buffalo,  dis  60  to  70  pc 

Light  T  and  strap,  dis  65  to  70  p.c 

Heavy,  per  lb 03  3-5    0  04} 

Screw  hook  and  hinge — 

6  to  10  in.,  per  set 0  00    0  034 

12  up  "        0  CO    0  02J 

Per  doz.  set 

Screw,  Eureka.. 1  13    1  86 

Gate,  Clark's 1  50    2  20 

"       Shepard's,  dis  50  to  60  p.c 

Per  doz.  pairs 

Spring     135    140 

"    Shepard's  Samson   1  75    1  90 
Hoes. 

Garden,  Mor  ar,  etc., discount  40  to 

45  per  cent. 

Planter  doz 4  00 

Hooks—  Cast  Iron 

Birdcage,    perdoz 0  50 

Clothes  Line,    "       0  27 

Harness,  "        0  72 

Hat  and  Coat,  per  gross      100 

Chandelier   perdoz 0  50 

Wrought  Iron. 
Wrought  Hooks  and  Staples. 

dis.  40  and  5  to  40and  10  per  cent. 
Wrought  Hooks  and  Staples,  Amer 

dis.  75  and  10  to  80  per  cent. 


5  0i 

1  It 
0  63 

0  88 
3  00 

1  00 

Car. 
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HARDWARE. 


Wire. 

Hat  and  Coat, dis.  55  to  60  p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng..  dis.  60  percent. 

Horse  Nails 
Canadian ,  dis.    60  to  60  and  2}  p.c. 
Horse  Shoes, 

FOB.  Toronto  &  Hamilton $3  80 

Snow,        "  "  ...     3  90 

F.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  Picks. 

Star.perdoz 3  00   3  25 

Kettles. 
Brass  spun,  7$  per  c.dis.  off  new  list 
Copper,  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 
American,  60  and  10  to  65  and  5  p.c. 

Keys 
Dock,  Can, dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am  per  gross 1  60    4  75 

Knobs. 
Door,  japanned,  and  N.  P.,  85  to  3  00 

per  doz. 
Bronze,  Berlin,  per  doz   ..    2  75    3  25 
Bronze  Gem,        "        ....     6  00    9  00 
Sava  "         ....     8  75  10  00 

Shutter    porcelain,  F  & 

L    screw,  pergross 81  30    4  00 

Knives. 
Clauss,  bread  cake  and  paring  knives 

$7.20  per  doz.  nett. 
Hay  Knives,  spear  point,  L  or  T  hdle 
45  per  cent.  ais. 

Lightning,  per  doz 8  40    14  00 

Heaths,  45  per  cent.  dis. 
Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain   lined,  per  doz    2  20    5  60 
Galvanized,  1  87    3  85 

King,  wood,  "  2  75     2  90 

"       glass  '  4  00    4  50 

All  glass,  '  1  20    1  30 

Lines. 

Pish,    pergross  105    2  50 

Chalk,         "  1  90    7  40 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &  Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,  40  to  42}  p.c. 

Padlock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  "  1  00    2  40 

Eagle,  dis.  percent, 15  to  17$  pc. 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory      "  1  25    3  75 

Lignum  Vitse,  "  3  85    5  00 

Caulking, each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis     00  to  25 
per  cent.  dis. 

Home,  each 

Mincing:  Knives. 

American,  per  doz  42    2  35 

Molasses  Gates. 
■Jtebbin's  Patent,  dis.  per  cent,  65  to 
70  to  70.10  per  cent 

Nails. 
Cut  Nails(Iron) 

1.  Either  Canada  or  Amer.    Pat'n. 
Basis— 50  to  60  dy 185    190 

40dy 1  90    1  95 

30  dy 1  95    2  00 

20, 16&12dy....     2  00    2  05 

lOdy 2  05    2  10 

8&9dy 2  10    2  15 

6&7  dy -i  25    2  30 

2.  Amer.  Pattern  Only 

from4to5dy..    2  35    2  40 
3dy.(lath) 2  85    2  90 

3.  Canada  Pattern  Only 

from  4to5dy  ..     2  35    2  40 

3  dy.  (lath) 2  75    2  80 

3  dy.  A.P.  Fine     3  45    3  50 
Cut  Nails(ste'el)  AddlOc.  totheprices 

in  list  for  iron  nails. 
Wire  Nails,    75,    10  and  5  per  cent  ; 
3  per  cent,  cash  delivered  in  lots 
of  10  kegs  or  more. 
Brads  &  Moulding  Nails,   75, 10  and 
5  per  cent,  from  new  list. 
Nail  Pullers. 

lierman  &  American 1  85    3  50 

Nail  Sets. 

pergross 
Square,  round  and  octa- 
gon           3  38    4  00 

Diamond 12  00  15  00 

Netting. 
Poultry,  65  to  65  and  5  per  cent. 

Oil. 
Canada  Refined  Oil  (Toronto)  14       15 

CarbonSafety     "     0  17    0  18 

Canada  WW.     "      0  20    0  22 

American  W.W. "     0  25 

S  B.  Seal  pergal  0  63    0  65 


Hand,  Disston's,  dis   15  p.c. 
S.  &  D  ,  dis.  35  oer  cent,  to  40  p.c. 
Cross  Cut,  Disston's,  per  ft.  35  to  55 
S  *  D   dis.   35  p  c.  on  Nos  2  and  3 


3  50 


3  30 


9  00 


3  00 
1  00 


2  00 
5  50 


Oilers. 
McOlary's  Gal  van.  Iron 
Oil    Can,    with    Pamp, 

perdoz 19  50 

Zinc  and   Tin,  dis.   50,  50  and  10. 

Copper, per  doz 1  25    3  50 

Brass,  " 1  50 

Malleablo  ,  dis    ib  per  ct. 
Pails. 

Galvanized,  perdoz  2  25 

Pencils. 

3-ixon's,  per  gross 100 

"       Carpenter 2  25 

Picks 

Psr  doz 6  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65 
Brass  Head,  "  40 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent    American  dis. 57$ 
Wood,  fancy  Canadian,  or  American 

35  to  37$  per  cent. 

Bailey's(StariR  &  L.Co.)42$  to45p.c 

Miscellaneous,  dis.  15tol7$  per  cent 

Bailey's  Victor, dis.  15  to  17$  percent 

Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.  dis 

37$,40p    c. 
Button's  Imitation,   per 

doz 5  00    9  00 

German,  per  dcz 60    2  60 

Plumbs  and  Levels 
S.  B.  &  L.  Co.,  dis.  70  and  10  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35 

Pruning  Shears. 

Perdoz 4  00 

Pulleys 

Hothouse,  perdoz 

Axle 

Screw  , 

Awning 

Pumps. 
Bumsey  or  Canadian  Cistern  57$  to    Sliding  Door,  per  set 

60  per  cent. 
Pitcher  Spout,  65  to  67$  p.c 
Canadian  Cistern  60  to  62$  p.  c.from 

factory. 
Canadian  Pitcher  Spout  67$  to  70  p.  c. 
from  factory. 

Punches 

Saddler's,     perdoz l  00    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'        hollow,  per  inch     100 

Putty 

Bladder,  per  100  lbs lj 

Tins,  lbs  2  50 

Bail. 

Barn  Door,  per  foot 3 

Sliding  Door,        "       3J 

Lanes,  3J  to  4c.  ft. 

Bakes. 

Cast  Steel  and  Malleable  Canadian 

list  dis.  40  to  45  percent. 

Razors. 

Boker's,  perdoz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  l  25    3  60 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent  cash  30  days. 
Copper  Rivets,  dis.  50  per  cent. 
Iron  "  "    55  and  10  p.c. 

Tinned  and  Black  Rivets,  55  &  10  p.c. 
Burrs,  Iron,  50  and  10 
Terms,  4  mos.  or  3  p.c.  cash  30  days 
Bivet  Sets. 
Canadian  dis.  30,  35  per  c. 

Rope         Per  lb. 

Sisal.    Manilla. 

n 

lu 


75 


7  50 


4  50 
10  75 


55 

1  00 

22 

33 

27 

1  00 

35 

2  50 

2 
75 

3^ 


Hack, complete,  each 

"       frame    only  

Saw  Sets. 
-'Lincoln"      McMillan    & 

Haynes,  per  doz 

Scales. 
Canadian  List,  dis.  40to40  and5p.c 

Scale  Beams. 
Canadian,  B   S.  &  M.  dis.  40  p.  c. 
Scrapers. 

Box,    perdoz  2  10    4  5 

Foot,        "  40    3  5( 

Screens. 
Window,  patent,  perdoz    3  50 

Door,  per  doz 

Screw  Drivers. 
Sargent's,  perdoz 65    4  00 

Screws. 
Wood,  F.  H„  Iron,  and  Steel,  80  per 

cent.,  dis. 
Wood,  R.  H.      "        75  per  cent.  dis. 
"      F.  H.  Brass77$       "  " 

•'      R.  H  72$       " 

Diamond   Point  wood   screw  nails 
bright,  dis.  77$  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  to  45  percent. 
Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis. 75  per  cenc 
B.  &  W.  N.  P  ,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
^Otna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"       N.P„  70  per  cent. 
Clauss,  Full  nickel,  60  p.c.  off 

1 '      Japanned  handles,  67J  p.c.  off. 
Sheaves 

.per  set    ...        77    1  40 
Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz 

tinned, 
Tin  Rim,  "  " 

"  black,       " 

Snaps 
Harness,  German,  dis  35  per  cent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  i  or  V4  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Per  lb 0  28    0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves. 

Wood,  English  1  80    5  00 

Iron,  American  135    2  35 

Spoons  and  Forks. 
Tea  Spoons  pergross    7  50    12  00 


Trunk  Tacks,  dis.  57$  per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  62V4  p 
Cigar  Box  Nails,  dis.  45  per  cent 


2  75    ShoeFinders'TacKS,50  per  cent. 
7  5    Shoe  Nails,  Hungarian  Nails,  etc., 37$ 
per  cent. 

Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman  s,     each  0  90    2  85 

steel, each  .    0  80    8  00 
Thermometers. 
Tin  case  &  dairy, dis. 75p.c 

Thimbles.  J 

Asbestos, filled,  per  doz., 35  to  40  p  cT* 
Ties. 

Cow, perdoz IV    2  50 

Tinner's  Tools. 
P.S.&W.,netlist. 
Canadian  15  to  35  per  cent  dis. 

Tinware. 
S  tamped, dis.  Assn  list, 70,  andl2$  per 
cent,  to  70   and  25  p.c.  on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "       "  " 

Transom  Lifters 
Payson's,?2.60  to  $5.00  per  doz. 

Traps 
Game, Newhouse, dis  33|  p.c.  to  35  p.c. 
Game.H  &  N.,  P.  S.  &  W.  orSteel,  60 
and  10  to  67$  per  cent. 

Mouse,  per  doz  0  35    1  50 

Bat  "        2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 
German,  per  doz   4  75 


9  00 
00  10  50 


1  15 

1  35 

2  3C 
1  80 


9  00 

0  21 
0  60 
0  18 
0  45 
0  3£ 
0  5i> 

6$ 
0     8 
0     7 
0  6J 
0  8 


fi  00 
4  50$ 
7  00 
0  13 
9  00 


30  00 


8 
18 


20 

9 

13$ 

07$ 


7-16  in.  and  larger 

54,5-16,  %  in 

Cotton,  per  lb 

New  Zealand 8$ 

Russia  Deep  Sea,  per  lb..       12$ 

Jute    "    ...      06} 

Rules. 

Boxwood,  dis.  80  to  80  &  10  p.c. 
Ivory,  dis  37$  to  40  per  cent 

Sad  Irons. 

Mrs.  Potts,  per  set       75       80 

"  N    P.         '  1  00    1  05 

Sad  Heaters. 

Dome, Shepard's, per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&  A.,  sand,  40  and  5to  45  per  cent. 

Emery,  per  quire 55       90 

Sash  Cord 

Perlb 22        50 

Sash  Locks. 
Triumph  and  Morris, dis  37$,  40per 
cent. 

Kempshell's  dis.  40,  62$  per  cent. 
Canadian,  dis.   45,  50  p.  c 
Sash   Weignts. 

Sectional,  perlb 1} 

Saws. 
Crosscut,     McMillan      & 

Haynes,  per  ft      0  40    0  70 

"Empire"     EcMillan     & 
Haynes,  perdoz  7  50 


Dessert 

Table       "      .... 

Dessert  Forks...         " 

Medium     "      •■•         " 

Table 

Squares 

Iron,  per  doz   1  65    2  90 

Steel,  dis.  80  and  5  to  80  and  1%  p.c. 
Try  and  bevel,  dis.  50  to  52$  percent 

Staples. 
Fence,  galvanized,  per  lb  3$ 

Wroughtlron,    dis.  80  to  80  &  5  p.  c. 
Stocks  and  Dies,  Amer.   dis.  25  p.c. 

Stove   Polish,  (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 
cans,  per  doz 1  7b 


S  00 
4  80 


No  1,  Stove  Paste,  per  gross 


Stone. 

Washita, perlb 0  25 

Hindostan,  per  lb 0  06 

"  Slips,  per  lb 

Labrador,   perlb 

"         Axe,   "        

Turkey  '       

Arkansas  "      

Water-of-Ayr    "      

Scythe,  per  gross 3  50 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut, Carpet  Blued,  gimp,  60  per  cent 
"  tinned,  dis.  70  per  cent. 


Brade's 

D   &  S.,  discount  35  p.c 

Triers. 
Butter,  per  doz 6  25 

Twines. 

Bag,  Russian,  per  lb 0  00 

Wrapp'g,mottl'd,pr.pack    0  50 
"         cotton,  per  lb..    0  17 

Mattress,  per  lb    0  33 

Staging       "        o  27 

Broom         "         0  30 

Binding,  Common  Sense-    .... 

"         Blue  ribbon 

"         Bed  cap 

"  Sterling   

"  Prison    

On  prison  made  twine  freight  is 
prepaid  to  any  railway  station  in 
Ontario. 

Vises. 

Hand, perdoz 4  00 

Bench,  parallel, each 2  00 

Coach,  each  6  00 

Peter  Wright'-},  per  lb 0  12 

Pipe,  each 5  50 

Saw, perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz    4  00    8  50 

Washers  "Iron,"  40  per  cent.,  4  mos. 
or  3  per  cent. 

Well  Wheels. 
Amer. , perdoz.  8,10  &  12  in.    3  38    6  00 

Wire. 
Brass  Wire,  16  to  25  wire  gauge,  '#to 
24c.  lb. 

('W Copper  Wire,  17$  p.  c.  dis. 

db  00 Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
[In  lots  of  1,000  lbs.,  annealed  oiled, 
and  annealed  and  galvanized, freight 
will  be  prepaid.] 
Bright,  Coppered  steel  and  spring  20 

ger  cent  f.o.b.  Montreal,  Toronto  or 
[amilton. 
Broom  Wire  5|  to  6$c.  per  lb. 
Clothes  Line  Wire,  19  gauge,  per  doz 

coils 3  95 

Wire  Fencing. 
Gal  v.  2  barb, 2$  &  5  in.  apart 
"4      «    4  &  6  "       " 
"    Plain  twist,  all  deld 
"    Steel  thorn  and  rib- 
bon  

"Lock  Barb,'' 4  point  

Ditto  Glidden  2  point  

Galvanized    Barb,     "Ly- 
man," 2  to  4  points 

Steel  staples  

Terms,  60  days  or  2  percent,  in  30 
days. 

Wire  Cloth 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.lOOsq.ft    185    190 

Wrenches. 
Acme,  35  to  37$  per  cent. 


21  00 
30  00 
24  00 


50 
07 

9 
0  13 
0  15 

0  50 

1  50 
0  10 
5  00 


3$ 
4} 


3J 
3X 

5 
*i 

4) 
3$ 


i  per 
Swedes'  iron,  blued  or  tinned,  dis.  50    Agricultural,  70  and  10  to  75  p.c. 


per  cent. 
Upholsterers"  dis.  50  per  cent. 
Copper  Nails, dis.  62$  per  cent. 

"       Tacks,  45  per  cent. 
Clout  Nails,  dis.  60  to  67$  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  60  to  65  per  cent. 


Standard,  dis.  60,  60  &  lOp.c 

Coe's  Gen'ne,  dis.  3  2$  to  35  p.  c  dis. 

Diamond,  dis.  33$,  35  p.  c. 

Tower's  Engineer,  each    ..     2  00  3  " 

S.,  perdoz 5  80  7    o 

G.  &K.'sPipe    "      6  00 

Burrell's    "     eat-i 3  40 

Pocket,  perdoz 125  2  00 


Half  Priee 


The  original  selling  price  of  "Ideas  for  Hardware 
Merchants'    was  $1.00  ;  the  price  now  is 


And  Only  handled  by  ourselves.       We  bought  out  the  publishers 
at  a  bargain,  hence  the  exceedingly  low  price. 


"  There  is  a  tide  in  the  affairs  of  men 
Which  taken  at  the  flood  leads  on  to  fortune  ; 
Omitted,  all  the  voyage  of  their  life 
Is  bound  in  shallows  and  in  miseries." 


This  is  the  opportunity  of  your  life.  Will  you  grasp  fortune  as 
she  rapidly  glides  past  you  and  within  reach  ?  We  have  only  a 
limited  number  of  copies  and  they  are  rapidly  going.  Mailed  on 
receipt  of  price,  postage  prepaid. 


THE  J.  B.  McLEAN  PUBLISHING  CO. 

10  Front  Street  East,  TORONTO,  ONT. 


A.  ALLAN,  Pres. 


J.  O.  GRAVEL,  Sec.-Treas. 
F.  SCHOLES,  Man.  Director. 


THE  CANADIAN  RUBBER  (O'Y 

Of  Montreal  and  Toronto. 


CAPITAL, 


$2,000,000. 


MANUFACTURERS   OF 


First  Quality  Rubber 
Boots  and  Shoes,  Supe- 
rior Quality  Rubber  Belt- 
ings, including  The  For- 
syth  (Boston  Belting  Co.) 
Seamless  Rubber  Belt- 
ing. For  which  we  are  Sole 
Agents  and  Manufacturers  in  Canada. 

We  hold  the  Patent  and  Right  to  Manufacture 
in  Canada. 

THE  PATENT  PROCESS  SEAMLESS  TUBE  HOSE 

We  Make  all  Our  Hose  by  this  Process. 

ASK  THE  MERCHANT  YOU  DEAL  WITH  FOR  IT  AND  TAKE  NO  OTHER. 

Rubber  Packings,  Valves,  Gaskets,  etc. 


WE  WANT  TO  HEAR. 


WHEN  YOU  NEED 


RUBBER  HOSE. 


OUR  BRANDS 


Head  Office  and  Factory,  Montreal.         J.  J.  McGILL,  Man. 

WESTERN  BRANCH  i 

Cor.  Front  and  Yonge  Streets,  TORONTO. 
J.  H.  WALKER,  Manager. 


"Maltese  Cross,"  "Extra  Quality,"  (Black  or  White), 

"Kinkproof,"  (Wire  Bound),    "Antimony,"  (Red), 
"Lion,"  "King,"  "Leader,"  "Fairy,"  (Cotton). 

The  Gutta  Peroha  &  Rubber  Mfg.  Go. 

61-63  FRONT  ST.  W.,  TORONTO.     OF  TORONTO,  LTD. 


JUST 

ONE 

POINTER 


Brandram  Bros.  &  Co, 


ROTHERHITHE,  LONDON,  ENG. 


S? 


M*A*,, 


/"IIVEN  you  through  reading  a  single 
copy   of  The  Hardware  Mer- 
chant would  net  you  at  the  very  least 
$2.    Wouldn't  it? 


B.  B. 

GENUINE 


Manufacturers  of 

The 

Celebrated 

Brand 


Fifty-two  copies,  or  one  year, 
should  net  you  $104.  Did  it 
ever  strike  you  in  this  way 
before? 


A  RE  you  giving  us  credit  for  making 
you  a  return  of  $104  on  a  $2 
investment?  Did  you  ever  figure  out 
what  you  saved  or  made  by  a  pointer 
taken  from  The  Hardware?  Please 
do  so  and  credit  us  up  with  it 


V        B.  B.         u 

NO.  ONE 

WHITE  LEAD      B.  B.      WHITE  LEAD 

White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


AND  SUBSCRIBE  .  .  . 


For  samples  and  information  apply  to 


HENDERSON  &  POTTS 


Nova  Scotia  Paint  Works, 


Halifax,  N.S. 


VOL.  VI. 


TORONTO,  SEPTEMBER  8,  1894. 


No.  36. 


MAGNOLIA  METAL 


IN     USE     BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST    ANTI-FRICTION    METAL    FOR 

High-Speed  Engine,    Dynamo,   Rolling-Mill,    Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL   CO., 


London  Office:  75  Queen  Victoria  St. 
Chicago  Office  :        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortland  Street.  NEW  YORK. 


Manilla  .  .  . 
Hardware  Manilla 
Leather  Manilla 
Brown  Wrapping 


PAPER 
FOR  THE 
HARDWARE 
TRADE 


ETC.,    ETC. 


™  E.  B.  EDDY 


(0. 


Hull,  Montreal,  Toronto, 
Quebec,  Hamilton,  Kingston, 
St.  John,  Halifax,  Winnipeg, 
Victoria,  St.  Johns,  Nfld. 


r 


To  the  Trade 


JUST  RECEIVED 


ALL    SIZES 

Solid 

Drawn 

Steel 


TUBING 


RICE  LEWIS  &  SON 


LIMITED 


HARDWARE  MERCHANTS 


.   .   .   TORONTO 


SANITARY 

Soap 
Vase 

Press  the  button 

Enough  soap  discharged 
for  individual  use. 

Keeps  basin  clean. 

Preventspipes  clogging. 

Saves  soap. 

Saves  money. 


"  Perfection  "  Inside  Seam 

ELBOWS. 

Strongest 
Handsomest 
Best 


PATENTED 


The  Soap  used  in  these  Vases  is  made 
specially  for  the  purpose,  and  we  guar- 
antee it  pure. 

Especially  desirable  in  public  buildings. 


FOR  SALE  BY 


The  Toronto  Steel  Clad  Bath  and  Metal  Co. 


LIMITED. 


23  QUEEN  ST.   EAST,  TORONTO,    CAN. 


16 

Different 
Kinds 


Standard  Patent  Stove  Pipe, 

Stove  Boards,    Coal  Hods.   ' 

Order  All  Fall  Lines  Early. 


Kemp  Manufacturing  Go. 


TORONTO,   ONT. 


. .  HARDWARE . . 

A    PRACTICAL   JOURNAL    FOR   THE    WROUGHT,    CAST,    STAHPED, 
SHEET   AND  SPUN    METAL   TRADES. 


Published  Weekly. 


$2.00  a  Year. 


Vol.   VI. 


TORONTO  AND  MONTREAL,   SEPTEMBER  8,   1894 


No.  36 


J    8.  McLEAN, 

President. 


HUGH  C.  McLEAN, 

Sec.-Treas 


THE  J.  B.  McLEAN  PUBLISHING  COMPANY, 

FINE  MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 

HEAD  OFFICE:  .  .  10  Front  St.  E. 

MONTREAL  OFFICE  :         •  146  St.  James  St. 

E.  Desbarats,  Manager. 

NEW  YORK  OFFICE  :     Room  41.  Times  Building. 

Roy  V.  Somervlile,  Manager. 

EUROPEAN  BRANCH  : 

Canadian  Government  Offices, 

17  Victoria  St.,  London,  S.W. 
R.   Hargreaves,  Manager. 

John  Cameron,  General  Subscription  Agent. 


FURNACES  AND   SORE  THROATS. 

A  GENTLEMAN,  somewhat  a  student 
of  meteorological  subjects,  has  re- 
cently been  making  experiments 
which  convince  him  that  in  the  manufac- 
ture of  hot  air  furnaces,  and  for  that  matter 
even  in  steam  and  hot  water  heating,  not 
enough  attention  is  paid  to  methods  for 
creating  humidity  in  the  atmosphere. 

To  Hardware  the  other  day  he  related 
how  he  had  arrived  at  these  conclusions. 

His  investigations  were  induced  by  the 
fact  that  his  children  during  the  winter 
months  were  affected  with  bronchitis  which 
medical  skill  could  only  alleviate  and  not 
cure,  while  himself  and  other  members  of 
the  family  were  continually  suffering  from 
sore  throats,  and  plants  would  not  thrive. 

Eventually  he  came  to  the  conclusion  that 
there  was  not  enough  moisture  in  the 
house.  To  assure  himself  he  procured  a 
hydrometer,  and  the  results  showed  that 
his  conclusions  were  right.  The  humidity 
was  only  47  degrees.  To  ensure  healthy 
living  and  sleeping  rooms  the  humidity 
should  have  been  from  55  to  65  degrees. 

On  making  this  discovery  he  called  in  a 
tinsmith,  had  the  water  pan,  which  was  at 
the  bottom  of  the  furnace,  taken  out  and 
moved  up  two  or  three  feet  and  lengthened 
so  as  to  abut  against  the  fire  pot.  The  hu- 
midity in  the  house  then  rose  to  50  degrees. 
Subsequently  he  had  another  pan  put  in  on 
the  top  of  the  furnace.     Then  the  humidity 


rose  to  58  degrees.  The  quantity  of  water 
evaporated  by  these  two  pans  per  24  hours 
when  the  furnace  is  in  operation  is  two 
pailfuls. 

With  the  increase  in  humidity  bronchitis 
and  sore  throats  vanished  and  plants  flour- 
ished. Similar  results  were  obtained  in 
other  houses  by  either  changing  and  increas- 
ing the  water  pans  in  the  furnaces  or  by  in- 
creasing the  humidity  by  other  means. 

This  is  a  matter  which  should  receive  the 
earnest  attention  of  furnace  manufacturers. 
If  the  heat  thrown  out  by  the  furnaces  is  not 
sufficiently  impregnated  with  moisture,  as  is 
evidently  the  case  in  some  instances,  it  is 
important  that  means  should  be  devised 
whereby  it  shall  be. 


THE  TIN  SITUATION. 

THE  tin  market  is  somewhat  interesting 
these  days. 
Stocks  are  enormous  and  increas- 
ing. During  July  the  gain  was  1,200  tons, 
making  a  net  increase  in  the  total  visible 
of  2,600  tons  since  June  30th,  while  ship- 
ments from  the  Straits  will  be  freer  in  two 
or  three  months  than  they  are  now. 

But  in  spite  of  this,  prices  are  advancing. 
In  one  week  alone  on  the  London  market 
there  was  a  net  gain  of  30s.  per  ton,  and 
strength  is  the  characteristic  of  the  New 
York  market  also. 

Much  of  the  strength  is  the  result  of  the 
advance  in  silver,  whxh  in  turn  is  strong 
largely  because  of  an  anticipated  big  de- 
mand ere  long  from  China. 

Aside,  however,  from  the  silver  influence, 
there  appears  to  be  another  factor  which  is 
lending  its  aid  to  appreciate  values.  It  is 
the  foreign  bull  syndicate,  which  is  said  to 
control  between  8,000  and  10,000  tons  of  the 
spot  stock  in  London  and  Holland. 

Strong  as  prices  now  are  there  are  those 
who  are  sceptical   about   the   possibility   of 
their  being  maintained  when   the   free  ship 
ment  of  Straits  tin   come  on  the  market  a 
few  months  hence. 


THE  STRENGTH  OF  CEMENT. 

THE   course  of  the  cement   market  in 
Montreal   during   the    past  fortnight 
has,    according  to  information    given 
to  Hardware,    been    rather  of  a  surprise 
to  the  trade  at  that  centre. 

The  week  before  last  it  was  given  out 
that  the  arrivals  anticipated  for  last  week 
were  heavy,  and  as  the  demand  was  not  par- 
ticularly brisk,  holders  were  so  discouraged 
that  they  even  went  so  far  as  to  cable 
orders  10  their  correspondents  on  the  other 
side  not  to  ship  any  more  as  stocks  on 
hand  appeared  to  be  too  heavy  for  the 
demand  that  ruled. 

The  past  week  has  changed  all  this,  and 
now  there  does  not  appear  to  be  enough 
cement  in  Montreal  to  meet  the  enquiry 
for  it.  In  fact,  practically  all  the  available 
stock  in  first  hands  at  the  big  port  has 
been  cleaned  up. 

The  result  of  this  is  a  much  firmer  mar- 
ket, and  the  advanced  prices  noted  by  this 
journal  in  a  previous  mirket  report  of  5  to 
ioc.  has  been  fully  maintained. 

It  is  figured  also  that  as  the  arrivals  up  to 
the  end  of  last  week  for  the  season  have 
been  only  50700  casks  of  English  and  25,- 
525  of  Belgian,  or  in  the  aggregate  25,000 
casks  less  than  for  the  corresponding  period 
last  year,  that  the  stock  in  second  and  third 
hands  throughout  the  country  cannot  be  as 
ample  as  they  were. 

The  fact,  therefore,  that  last  week  only 
2,300  casks  were  received,  instead  of  four 
times  the  quantity,  which  was  expected,  ac- 
centuated the  firmness. 

Makers'  opinions  at  primary  markets  also 
have  been  much  firmer.  In  fact,  it  was  an 
advance  that  they  cabled  that  induced  the 
rise  in  spot  Canadian  prices  referred  to. 

The  latest  advices  do  not  reflect  any 
change,  but,  on  the  contrary,  seem  to  indi- 
cate a  further  advance  in  prices  in  the  near 
future,  as  stocks  in  makers'  hands  are  light 
and  the  demand  they  are  experiencing  is  bet- 
ter. All  this,  coupled  with  the  strong  statisti- 
cal position,  is  exerting  a  very  firm  influence 
on  the  tone  of  the  cement  market. 


HARDWARE 


DEEPER  CANALS  WANTED. 

CHEAPER  freight  rates  is  the  desider- 
atum which  merchants,  manufactur- 
ers, and  farmers  are  clamoring  for. 

The  want  is  felt  in  Canada  as  well  as  in 
the  United  States,  and  the  manner  in  which 
it  is  hoped  to  be  obtained  is  by  improving 
the  canal  systems  of  the  country,  and  that  of 
the  St.  Lawrence  in  particular. 

The  St.  Lawrence  system  of  navigation  is 
2,260  miles,  of  which  over  70  miles  are  com- 
posed of  canals,  and  it  is  in  these  canals 
that  are  to  be  found  the  obstacles  which 
prevent  shippers  from  reaping  to  the  full 
the  advantages  of  our  splendid  inland 
system  of  navigation. 

The  obstacles  do  not  exist  at  either  end  of 
the  system.  They  are  encountered  inter- 
mediary. In  a  word  the  great  trouble  is 
with  the  St.  Lawrence  canals,  and  it  is  with 
a  view  of  removing  the  obstacles  there  that 
the  international  convention  is  to  be  held  in 
Toronto  week  after  next. 

The  new  canal  built  by  the  Dominion  Gov- 
ernment at  Sault  Ste.  Mane  will  pass  vessels 
drawing  over  20  feet  of  water,  and  the  Wel- 
land  Canal  those  w'.th  a  depth  of  14  feet. 
But  down  the  St.  Lawrence  canals  no  ves- 
sel with  a  draught  of  over  nine  feet  can  pass. 
This  necessitates  the  transhipment  to  canal 
boats  of  a  large  portion  of  the  cargoes  from 
the  upper  lakes  destined  for  Montreal. 

The  objects  sought  by  those  who  are  seek- 
ing for  the  deepening  of  the  St.  Lawrence 
canals  are  of  two  different  kinds  :  One  de- 
sires to  induce  the  Government  to  proceed 
expeditiously  with  its  intention  to  make 
these  canals  of  a  uniform  depth  of  14  feet. 
Others  desire  that  both  the  St.  Lawrence 
and  Welland  canals  be  made  of  a  uniform 
depth  of  20  feet  in  order  that  ocean  vessels 
might,  if  need  be,  steam  into  Port  Arthur  at 
the  head  of  Lake  Superior. 

This  lat  er  object  will  probably  be  realized 
at  some  time,  but  on  account  of  the  financial 
obstacles  in  the  way  it  is  likely  to  be  de- 
ferred for  many  years. 

Government  engineers  have  estimated  the 
cost  at  over  $100,000,000;  and  besides  this 
there  is  the  cost  of  dredging  out  thehaibors 
to  accommodate  vessels  of  ocean  steamship 
capacity.  But  this  latter  consideration  is 
infinitesimal  compared  with  the  other,  which 
would  mean  the  addition  of  another  $100,- 
000,000  to  our  Federal  debt,  which  is  now 
over  $240,000,000 net.     In  the  face  of  this  it 


does  not  seem  politic  to  advocate  the  20-foot 
scheme  at  present. 

The  proposition,  however,  to  deepen  the 
canals  to  a  uniform  depth  of  14  feet  should 
receive  the  support  of  everyone  in  the 
country. 

This  proposition  is  based  on  no  theoretical 
propositions.  Fourteen  feet  canals  are  de- 
manded upon  practical  grounds.  They  are 
demanded  in  order  that  products  of  the 
Canadian  great  Northwest  may  be  con- 
veyed down  to  Montreal  in  vessels  drawing 
fourteen  feet  of  water  to  the  side  of  the 
ocean  steimships,  thus  obviating  at  least 
one  costly  and  unnecessary  transhipment. 
They  are  demanded  in  order  that  the  St. 
Lawrence  route — the  natural  one — to  the 
sea  from  the  upper  lakes  shall  be  preserved 
to  Canada. 

The  press  despatches  of  a  few  days  ago 
informed  us  that  the  Dominion  Government 
have  called  for  tenders  for  deepening  the 
Lachine  canal  to  fifteen  feet,  work  to  be 
completed  by  the  end  of  Ociober,  1896. 
But  this  canal  is  only  8}4  miles  out  of  the 
total  of  43^  miles  of  the  St.  Lawrence  river 
canals.  It  is  however  a  s'ep,  but  if  no  big- 
ger or  more  rapid  steps  than  that  are  taken  it 
will  take  a  good  many  years  to  secure  the 
decided  unirorm  fourteen  feet  throughout  the 
system. 

It  is  opportune  that  the  people  should 
agitate. 


MERCHANTS  SHOULD  SEE  THE 
FAIR. 

EVERY  merchant  within  reasonable  dis- 
tance of  Toronto  should  visit  the  In- 
dustrial Exhibition,  which  opened 
Monday  last,  and  which  continues  till  the 
1 5th  inst. 

Because  a  merchant  visited  it  last  year, 
or  the  year  before,  it  is  no  reason  why  he 
shou'd  abstain  this  year. 

The  man  who  stops  reading  his  trade  or 
daily  paper  gets  out  of  touch  with  what  is 
going  on  in  the  world  of  politics  and  of 
commerce. 

And  the  man  who  misses  attending  the 
Toron'o  Industrial  Fair  gets  out  of  touch 
with  what  new  goods  and  new  inventions 
are  coming  out,  and  fails  to  glean  ideas 
that  would  have  helped  to  make  his  busi- 
ness, his  life,  a  better  success. 

Visit  the  Fair  and  call  in  and  see 
Hardware,  the  wholesalers,  and  have  a 
good  time  generally. 


THE  BICYCLE   OUTLOOK. 

A  gentleman  who  was  lecently  in  Great 
Britain  informs  Hardware  that  the  bicycle 
market  there  is  much  over-stocked.  There 
are  some  forty  different  makes  offering,  and 
he  says  that  for  every  machine  wanted 
there  are  fifty  to  be  had  He  prophesies 
a  big  reduction  in  prices  next  season.  A3  * 
it  is  now,  he  says  that  prices  are  being  cut 
considerably. 

His  may  be  an  extreme  view  of  the  situa- 
tion, but  it  adds  strength  to  what  has  been 
evident  to  a  good  many  in  the  trade  for 
sometime,  namely,  that  the  season  of  1895 
will  see  lower  prices  ruling  in  bicycles. 

The  hint  to  those  who  have  a  stock  of 
bicycles  on  hand  is  obvious. 


A  UNIQUE  WINDOW  DISPLAY. 

C.  P.  Godden,  King  street  east,  Toronto, 
has  a  unique  display  in  one  of  his  windows 
which  is  attracting  a  good  deal  of  attention. 
It  is  an  imitation  bicycle,  rider  and  all, 
made  up  from  a  number  of  articles  apper- 
taining to  a  hardware  store.  The  wheels 
are  two  grindstones  A  pitchfork  does  duty 
as  a  fork.  A  bell  carrier  forms  the  cross 
bar.  A  jack  chain  is  made  to  represent 
the  chain.  A  dashboard  serves  as  a  lamp. 
Mink  traps  serve  for  pedals.  The  legs  of 
the  rider  are  made  up  with  stove  pipes,  and 
scoops  serve  as  feet.  Down  pipe  does  duty 
for  arms  and  nail  claws  as  hands.  The  body 
and  head  is  composed  of  wire  rat  traps  and 
pans,  respectively.  Mr.  Godden  usually 
has  a  well-dressed  window. 


THE  BURNS-STEVENS  FAILURE. 

The  estate  of  Stevens  &  Burns,  iron  and 
brass  founders,  London,  is  to  be  wound  up. 
At  a  meeting  of  the  creditors  held  a  couple 
of  weeks  ago  an  adjournment  was  made  to 
allow  the  firm  an  opportunity  to  make 
another  offer  of  settlement,  it  being  thought 
that  their  financial  difficulties  could  be  ar- 
ranged. They  have,  however,  found  it  im- 
possible to  make  an  offer  that  would  be  ac- 
cepted, and  the  assignee  has  been  instructed 
to  offer  the  plant  for  sale.  It  is  at  present 
mortgaged  for  nearly  $40,000,  and  it  is 
generally  understood  that  the  mortgagees 
will  buy  the  establishment  in  if  it  can  be 
bought  for  a  reasonable  figure.  In  this  event 
operations  will  be  resumed  at  once.  The  sale 
will  take  place  on  September  18. 


Like  the  manufacturers  and  farmers,  the 
railways  of  Canada  will  in  time  benefit  by 
the  new  United  States  tariff.  They  will 
certainly  carry  a  great  deal  more  lumber 
across  the  line,  and  larger  loads  of  coal, 
farm  and  dairy  produce  are  certain  to  be 
shipped  to  our  cousins  than  now.  The  rail- 
ways are  also  likely  to  bring  back  into  Can- 
ada more  freight  than  has  been  customary. 


HARDWARE 


THE  UTILITIES  OF  THE    BICYCLE. 

THE    bicycle,    says    Age   of  Steel,  has 
passed   the  fad  phase.     Novelty    has 
worn  itself  out,    and  what  was  once 
simply  an  auxiliary  to  other  forms  of  amuse- 
ment has   become    an    important    factor  in 
local  travel.     The   speed  gained  at  the  ex- 
pense of  power  consumed  is  a  mercy  on  the 
human    leg,    as    it    is    on    the    town  clo>  k. 
Distance    is    not    what    it    once  was,   when 
miles  were  measured  by  shoe  leather.     The 
wheel  has   annulled   that      Friends  can  be 
visited,  objects  of  interest   seen,  the  know- 
ledge of  men    and    things    broadened  and 
business    transactions    be    the    easier    and 
better  carr'ed  on  where  personal  interviews 
or  solicitation    are    necessary.     Aside  from 
all  purely  physical  benefits   in   the   way  of 
muscular  exercise  and  the  sensative   effects 
of  fresh  air  with  its   ozone    uncontaminated 
by  the  smoke  and  smells  of  a  city,  the  future 
of  i he  bicycle  in  a  business  sense  is  not  with- 
out its  promises.     This   is  as    yet   h  ndered 
by    the    condition    of    our     public    roads. 
These    are    formidable    even     to     a    span 
of    mule  ,    and    in  our     rural    districts    at 
certain      seasons      of    the     year     a     prac- 
tical blockade    of  travel    and   trade.     The 
road    supervisor    and   the    county  politician 
have  fill  d  up  holes  and  advocated  reforms, 
but    the   br  ken    wheel,  the   disabled  horse, 
and  the  capsized  load  of  corn  or   cordwood, 
are  still  f  miliar  objects  on  American  high- 
ways.    The  remedy    of  these    conditions,  if 
not  immediate,  is  inevitable,  and  in  this  case 
the  pressure  will  be   from  without  and  not 
from  within.       Steam    ra  lroads    urgent  for 
prompt  and  seasonable   shipments  will  co- 
operate with  any  movement    that  will  facili- 
tate  their   business.     The   electric   railroad 
radiating  like    the  spokes   of  a  wheel  from 
the  hub  of  our  commercial  centres  will  pene- 
trate districts  now  remote  from  such  lines  of 
travel,    and    make    their    graded    roadbeds 
where  the  country  wagon  is    blocked  like  a 
steamboat   on  a  ridge   of  mud  or  sand.     In 
this  reform  the  bicycle    is  destined  to  be  no 
unimportant  factor.     The  lesser  means    of 
travel  will  be  included  in  the  greater.     The 
postman  will  ride   the  horse   for  which  he 
finds  the  legs,    and  postal   communication 
be  facilitated  where  now  a  letter  or  a   news- 
paper are  only  obtainable  after  a  pilgrimage 
to  the  nearest  town.     The  peddler  who  now 
occasionally    c'rculated    amongst  our    rural 
population  as  a  mercantile  nomad  in  s'oughs 
and  swamps,  and  frequently  collecting  more 
mud  than  money,   will    find  his   way  with 
comparative  ease  and  despatch  to  the  homes 
and  hamlets  now  almost  inaccessible.     The 
physician  and  the  friend,  the  drummer  and 
the  preacher    and    the    constable    and  the 
sheriff  are  all  likely  to  be    included  in  the 
bicycle   procession.      In  short,  there  are  a 
thou  and  ways  in  which  the  bicycle  on  good 
roads  can   and  will  probably  render  service 
to  the   business  of  the  country.     Improve- 
ments in  the  machine  are  constantly  develop- 


ing. It  is  as  yet  comparatively  new,  but  has 
possibilities  that  sooner  or  later  will  expand 
the  function  of  the  wheel,  and  result  in  some 
permanent  type  that  may  yet  place  it  in  the 
category  of  the  most  useful  instruments  of 
modern  invention.  The  application  of  a 
light  electric  motor,  already  made  in  some 
instances,  will  without  a  question  add  to  the 
utilities  of  the  machine.  Science  and  in- 
genuity have  not  yet  reached  their  ultimate 
expression  in  this  mode  of  travel,  and  when 
it  does,  if  ever  it  can,  it  will  be  as  important 
a  contributor  to  business  as  it  has  been 
already  to  pleasure  and  health. 

A  LIVE  MARITIME  HARDWARE  MAN 

G.  Harold  Stickney,  St.  Andrews,  N.  B., 
is  one  of  the  most  enterprising  subscribers 
The  Hardware  Merchant  has— i.e.,  he 
is  always  up  with  the  limes.  In  summer  he 
caters  to  a  large  tourist  trade,  chiefly  wealthy 
Americans,  and  in  winter  to  his  local  trade. 
Quite  a  number  of  the  summer  visitors,  how- 
ever, send  him  orders  for  many  of  their 
Christmas  presents.  His  specialty  is 
"  Wedgewood,"  and,  outside  of  the  Etruria 
establishment  in  Staffordshire,  there  is  pro- 
bably not  as  complete  an  assortment  any- 
where. He  does  a  good  business  in  the 
best  grades  of  shelf  hardware,  sporting 
goods,  novelties,  avoiding  cheap  lines  en- 
tirely, excepting  in  the  way  ot  bargains,  for 
which  he  is  always  on  the  lookout.  Mr. 
Stickney's  father  founded  the  first  Sheffield 
House  in  Toronto  nearly  38  years  ago. 


STEEL  RAIL  OUTLOOK. 

As  eleven  years  is  said  to  be  the  life  of  the 
average  steel  rail,  the  10,000,000  tons  now 
in  use  in  the  United  States  muse  sooner  or 
later  make  way  for  others,  says  Age  of  Steel. 
These  renewals,  as  computed  by  an  expert, 
involve  an  annual  replacement  of  not  less 
than  1,727,272  tons  on  an  average.  Recent 
lailroad  economies  have  compelled  an 
abatement  of  purchases,  and  renewals  have 
only  been  made  where  absolutely  necessary. 
This  postponement,  however,  can  reach  its 
danger  line,  in  which  the  risks  involved  to 
life  and  property  compel  a  change.  On 
these  grounds  it  is  assumed,  and  with  ap- 
parent good  reasons,  that  large  contracts 
for  new  rails  must  soon  be  in  order.  With 
the  brightening  of  the  business  horizon  there 
can  be  no  doubt  that  the  steel  rail  industry 
will  have  its  share  in  the  near  revival  of 
business  prosperity. 


to  so  harden  it  and  fill  it  with  pores  that  it 
perfectly  resists  the  attack  of  the  little  wood- 
boring  beetle,  and  makes  it,  in  fact,  equally 
as  durable  as  the  made  wood.  I  had  a  mill 
which  was  lofted  with  Scotch  fir  prepared 
in  this  way  in  1850,  and  it  is  in  perfect  per- 
servation.  The  timber  is  packed  as  closely 
as  it  will  lie  in  the  tank,  water  is  let  in,  and 
unslacked  lime  is  thrown  on  the  top  and  well 
stirred  about.  There  is  no  danger  that  the 
solution  will  not  find  its  way  to  everything 
in  the  tank.  I  leave  the  wood  in  the  solu- 
tion for  two  or  three  months,  by  the  end  of 
which  time  an  inch  board  will  be  fully  per- 
meated by  it.  Joists  and  beams  would,  of 
course,  take  a  longer  time  for  saturation  ; 
but,  in  practice,  we  find  that  the  protection 
afforded  by  twD  or  three  months'  steeping  is 
sufficient,  if  the  scantlings  are  cut  to  the  sizes 
at  which  they  are  to  be  used. 


PRESERVATION  OF  WOOD  BY  LIME. 

A  correspDndent  of  Canadian  Colliery 
Guardian  writes  :  "  I  have  for  many  years 
been  in  the  habit  of  preparing  home  grown 
timber  of  the  inferior  sort  of  fir — Scotch 
spruce  and  silver — by  steeping  it  in  a  tank 
(that  is  a  hole  dug  in  clay  or  peat,  which 
was  fairly  water  tight),  in  a  saturated  solu- 
tion of  lime.     Its  effect  on  the  sap-wood  is 


BRITISH  IRON  AND  STEEL  PRODUCT 

The  Iron  and  Steel  Trade  Review  (Lon- 
don) says  :  In  the  following  attempt  to  esti- 
mate the  value  of  the  iron  and  steel  output 
we  have  omitted  entirely  the  value  of  pig 
iron,  as  such,  inasmuch  as  that  item  is  neces- 
sarily covered  by  the  value  of  the  ultimate 
products  which  pig  iron  is  employed  to  pro- 
duce. We  have  already  stated  what  is  the 
official  value  of  our  pig  iron  output,  as  stated 
by  the  Home  Office,  and  subject  to  the  quali- 
fications already  laid  down,  the  approximate 
value  of  the  output  of  our  iron  and  steel 
works,  as  a  whole,  may  be  taken  to  be  as 
under.  Value  of  the  iron  and  steel  output 
of  Great  Britain  in  1893  : 

Average 

Pro-  value            Total 

duction.  per  ton.          value. 

Bessemer  steel 1,500,000  £5  £7,500.000 

Open-hearth  steel   , 1,456,000  6  8,736,000 

Manufactured  iron 1,259,000  7  8,813,000 

Tin  plates 45°,oco  13  5,850,000 

Galvanized  iron   280,000  13  3,640000 

Wire  70,000  16  1,200,000 

Crucible  steel  (cutlery)..        80,000  30  2,400,000 

Total 5,095,000  ...  £38,059,000 

CORNERING  BRIMSTONE. 

The  decline  in  the  pr.ee  of  sulphur  has 
during  the  past  year  been  very  large,  and 
shows  how  a  producer  of  a  commodity  may 
overreach  himself  if  he  practices  extortion, 
says  an  exchange.  Several  months  ago  the 
Sicilian  producer  found  a  short  supply  of 
brimstone  in  the  markets  of  the  world,  and 
he  deliberately  "  cornered  "  the  trade.  For 
a  time  he  was  very  successful,  but  the  Ameri- 
can manufacturer,  who  is  the  largest  cus- 
tomer of  Sicilian  sulphur,  set  about  to  solve 
the  question,  and  as  pyrites  could  be  used 
instead,  plants  were  changed  to  allow  of 
that  mode  of  manufacture.  Then  the  price 
of  brimstone  gradually  melted  away,  until 
now  it  is  cheaper  to  us;  than  pyrites.  But 
it  is  expensive  to  change  plants,  and  the 
American  manufacturer  is  sticking  to  pyrites, 
leaving  the  brimstone  man  without  his 
market  here. 


HARDWARE 


EXTENDING  BUSINESS. 

IT  is  my  firm  belief,  founded  upon  facts 
coming  under  my  observation,  that 
judicious  and  persistent  advertising  pays. 
It  has  made  some  men  and  ruined  others. 
Those  of  the  readers  of  The  Iron  Age  who 
have  advertised  in  the  past  know  best  what 
amount  they  are  justified  in  spending  each 
year,  but  to  those  who  have  never  given  the 
matter  serious  consideration  I  would  say  : 
Decide  to  spend  a  certain  amount  for  ad- 
vertising for  the  year.  A  safe  and  conser- 
vative figure  would  be  5  per  cent,  of  the 
total  amount  of  the  previous  year's  business 
In  all  cities  and  towns  where  more  than  one 
newspaper  is  published  it  will  be  found  that 
one  or  more  pipers  have  their  largest  cir- 
culation among  the  masses,  while  the  others 
circulate  among  the  aristocratic  or  moneyed 

class. 

THE  ADVERTISING   FUND. 

For  convenience,  in  this  article,  I  will  call 
the  first  named  papers  the  mechanics  and 
the  latter  the  bankers.  Now  divide  the  ad- 
vertising fund  in  this  manner  :  Sixty  per 
cent,  to  the  mechanics,  35  per  cent,  to  the 
bankers  and  5  per  cent,  to  emergency  adver- 
tising. By  the  latter  I  mean  printing  of  cir- 
culars, programme  and  directory  advertise- 
ments, and  various  other  methods,  good  and 
bad,  that  present  themselves  in  the  course 
of  the  year. 

I  do  not  know,  however,  of  anything  under 
the  head  of  advertising  that  pays  as  well, 
proportionately,  as 

NEWSPAPER    ADVERTISING. 

If  the  advertising  fund  is  limited,  it  is 
preferable  to  u;e  the  space  in  Sunday  news- 
papers at  seasonable  times,  but  if  the 
amount  be  large  enough  use  the  daily  papers 
as  well.  Decide  on  regular  days  for  each 
paper.  If  the  papers  used  have  Sunday 
editions  have  the  advertisement  in  all  of 
them.  During  the  week  use  them  alter- 
nately, except  in  cases  where  some  season- 
able specialty  is  being  introduced,  when  it 
would  be  policy  to  use  them  all  the  same 
day. 

An  attractive  and  well  written  advertise- 
ment of  10  squaies  pays  better  than  a  whole 
column  of  jargon.  In  getting  up  advertise- 
ments, if  possible  use  an  outline  cut  or  an 
electrotype  of  all  or  almost  all  of  the  articles 
mentioned.  Give  a  correct  and  attractive 
description  of  them,  and  have  the  price  pro- 
minently displayed. 

OLD    REGULAR    PRICE. 

The  price  should  invariably  be  low.  Some 
dealers  advertise  an  article  with  a  long, 
glowing  description  at  the  same  old  regular 
price  and  then  wonder  why  the  advertise- 
ment in  that  newspaper  didn't  pay.  The 
public  are  smart,  and  generally  speaking  the 
shoppers  are  posted  as  to  the  price  of  staple 
goods  :  that's  the  reason  why  such  adver- 
tisements don't  pay, 

Advertise  seasonable  articles  at  the  proper 
time.     Don't  go  too  heavy  on  high  priced 


base  burners  in  the  mechanics,  for  hardly  30 
per  cent,  of  their  readers  are  able  to  buy  one 
at  even  a  bargain  price.  Neither  should 
much  space  be  used  in  the  bankers  adver- 
tising a  cheap  dish  pan,  for  the  majority  of 
their  readers  would  not  order  out  their 
carriage  to  come  down  town  for  the  few 
cents  saved  ;  vice  versa  would  naturally  be 
the  proper  order.  When  advertising  an 
article  at  a  low  price  limit  the  time  of  sale. 
Use  the 

FIRM    NAME 

frequently  in  an  advertisement,  and  select 
some  particular  and  odd  style  of  type, 
different  from  that  used  by  others,  for  the 
firm  name,  and  use  it  continuously  ;  it 
catches  the  eye  at  first  appearance  and  the 
public  finally  come  to  look  for  it.  Have  it 
electrotyped  in  different  sizes  and  use  it 
everywhere — on  billheads,  envelopes.,  etc. 

CUTS   AND    PRICES. 

Cuts  of  shadow  pictures,  Brownies,  and 
of  anything  suggestive  of  the  business  or 
business  maxms,  should  be  used  occasion- 
ally. They  are  attractive  and  tend  to  re- 
lieve the  monotony  of  the  everyday  hum- 
drum style.  Avoid  long  stretches  of  solid 
reading  matter.  Say  what  is  said  briefly 
and  intelligently.  Cuts  and  prices  are  more 
profitable  than  tiresome  reading  matter. 
Life  is  too  short  to  the  average  American  to 
wade  through  half  a  column  of  reading  mat- 
ter before  coming  to  the  point. 

PRINTED    MATTER. 

The  distribution  of  circulars  is  a  practice 
liable  to  much  abuse.  I  do  not  consider  it 
good  policy  to  have  boys  scatter  them  pro- 
miscuously ;  they  too  often  find  a  resting 
place  in  some  sewer,  to  facilitate  quick  dis- 
tribution. Again,  the  public  look  on  the 
contents  of  circulars  handed  to  them  or 
thrown  in  their  yards  with  considerable  dis- 
trust. Neither  do  I  think  the  wholesale 
ma  ling  of  them  is  profitable,  for  usually  a 
large  percentage  of  them  find  their  way  to 
the  dead  leter  office. 

THE   LATEST   GUIDE. 

My  idea  of  the  proper  way  to  use  circulars 
is  to  get  up  one  of  a  special  line,  say  a  line 
of  tools  used  by  carpenters,  masons,  etc.  In 
season  mail  them  to  these  mechanics  in  your 
own  and  surrounding  towns,  using  the  very 
latest  directory  for  addresses.  Do  the  same 
with  articles  used  by  the  farmer.  The  same 
applies  to  a  line  of  house  furnishing  special- 
ties, using  the  latest  guides  to  get  correct 
addresses  and  mailing  them  only  to  those 
persons  who,  by  their  occupation,  would  be 
most  likely  to  appreciate  and  read  them 
Spring  and  fall  is  a  good  time  to  do  this. 

DON'T   MISREPRESENT   GOODS. 

Never  make  extravagant  promises  in 
circulars  that  cannot  be  kept,  and  above  all 
things  do  not  misrepresent  goods.  If  the 
right  persons  are  employed  to  do  it,  they  can 
write  an  attractive  and  glowing  description 
of  almost  any  article  without  misrepresenta- 
tion. 

1 


MANUFACTURERS     CIRCULARS,    ETC. 

Where  manufacturers  furnish  circulars, 
books,  etc.,  of  their  goods,  get  a  liberal  sup- 
ply, and  have  name  and  address  printed  on 
them.  Put  an  assortment  in  every  envelope 
sent  out,  with  letters,  bills,  statements,  etc. 
They  are  not  entirely  lost,  even  if  they  are 
mailed  to  the  very  manufacturer  who 
furnished  them,  for  he  will  appreciate  the 
efforts  of  the  dealer  in  behalf  of  his  goods, 
and  will  perhaps  let  him  in  on  the  ground 
floor  some  time.  Have  a  supply  of  the 
various  kinds  at  the  wrapping  desk  and  have 
them  go  in  every  package. 

Do  not  allow  circulars  to  be  wasted,  as 
they  represent  some  part  of  the  business,  and 
with  the  dealer's  name  on  them  are  sure  to 
do  him  no  harm,  no  matter  into  whose 
hands  they  fall. 

Some  manufacturers  furnish  large  posters 
of  their  productions  ;  get  as  many  of  these 
as  possible  and  have  them  put  up  in  con- 
spicuous places  and  on  all  roads  leading  to 
town. 

HOLDING   TRADE. 

The  knack  of  holding  trade  is  the  keystone 
of  the  success  of  some  of  ourmost  successful 
and  wealthiest  merchants.  I  believe,  how- 
ever, that  a  merchant  can  adopt  such  ex- 
treme measures  and  can  be  so  terribly 
anxious  to  hold  trade  that  the  public  will 
become  suspicious  of  him  to  the  extent  of 
occasionally  passing  him  by. 

Treat  customers  respectfully  and  politely 
whether  they  buy  or  not,  notwithstanding 
the  fact  that  some  of  them  try  your  patience 
and  are  as  mean  and  miserable  as  it  is  pos- 
sible to  be.  The  latter  kind  may  show  no 
appreciation  of  your  utmost  kindness,  but 
way  down  in  their  hearts  they  do  appreciate 
it  and  often  make  the  best  customers,  for  the 
simple  reason  that  they  are  always  treated 
politely  by  you,  when  your  competitor  may 
not  have  the  patience  to  endure  them.  An 
invariable  rule  should  be  one  price  to  every- 
body. Deliveries  should  be  made  as  pro- 
mised. Accommodate  customers  even  at 
some  inconvenience  and  they  will  walk  out 
of  their  way  to  patronize  you. 

REPAIRS. 

Keep  a  record  of  the  name  and  address  of 
purchaser  and  the  size  or  number  of  all 
articles  that  will  probably  need  repairs  in  the 
future.  O.'times  the  customers  will  be  un- 
able to  find  or  forgets  to  look  for  the  number 
of  the  artic'e  for  which  he  wants  repairs. 
The  ability  to  furnish  the  desired  informa- 
tion will  be  appreciated.  Inform  customers 
of  this  rule  when  they  purchase  and  nine  in 
ten  times  they  will  come  to  you  for  the  re- 
pairs even  at  some  inconvenience  to  them- 
selves.    They  feel  safe  about  it. 

By  the  way,  profits  on  repairs  are  not  to  be 
sneezed  at,  besides  holding  the  customer  for 
other  goods. 

WATCH    REGULAR    CUSTOMERS    CLOSELY. 

If  they  are  charge  customers  you  have  their 
address,  and  if  cash  customers  their  address 


HARDWARE 


should  be  preserved.  If  you  notice  that  any 
of  them  are  not  dealing  with  you  as  regularly 
as  before,  a  circular  should  be  mailed  to 
them,  calling  their  attention  to  your  numer- 
ous lines  and  thanking  them  for  the  past, 
and  soliciting  a  share  of  their  future  trade. 
They  will  know  by  this  that  you  appreciated 
their  trade  sufficiently  to  notice  their  absence 
from  your  store,  and  it  will  surely  have  a 
good  effect. 

SOUVENIRS. 

I  also  think  it  a  pretty  and  profitable 
custom  to  remember  the  regular  trade  once 
or  twice  a  year  with  something  in  the  way  of 
a  souvenir.  For  instance,  a  novel  match 
box,  card  tray,  neat  calendar,  cook  book,  or 
something  of  this  kind.  There  are  hundreds 
of  inexpensive  and  appropriate  things  to  be 
obtained.  The  receipt  of  these,  unsolicited 
by  customers,  would  be  appreciated  and 
gratifying. 

We  are  a  vain  people,  and  our  vanity  is 
tickled  to  know  that  even  our  small  pur- 
chases are  noticed  and  appreciated  by  the 
busy  merchant. 

IMPOSITION. 

Some  may  pride  themselves  on  having  a 
class  of  trade  that  pay  them  high  prices, 
probably  because  of  old  acquaintance  or  long 
dealing,  or  because  they  dealt  with  their 
grandfathers  who  kept  the  store  before  them  ; 
but  rest  assured  that  that  same  trade  will 
sometimes  discover  that  they  have  been  im- 
posed upon  and  will  surely  go  elsewhere. 
Friendship  or  old  acquaintance  cuts  a  very 
small  figure  in  modern  business  methods. 

Remember  also  it  is  easier  to  make  two 
new  customers  than  to  regain  one  dissatisfied 
one.  The  successful  business  house  is  one 
with  a  steady  and  established  trade. 

KEEP  BEFORE  THE  PUBLIC 

with  seasonable  bargains.  Keep  a  clean 
store,  and  have  the  window  or  front  displays 
particularly  attractive.  Put  price  signs  on 
all  window  goods,  and  always  have  a  few 
articles  there 

CHEAPER  THAN  OTHER  STORES. 
I  don't  mean  by  this  to  run  a  cut  rate  store, 
but  I  do  consider  it  good  policy  to  select 
some  particular  articles  that  are  every  day 
sellers  and  mark  at  a  very  close  profit.  For 
instance  : 

Two  quart  cups,  4  cents. 
One  quart  buckets,  4  cents. 
Dover  egg  beaters,  10  cents. 
Hatchets,  18  cents. 
Two-foot  rules,  5  cents. 
Set  Potts'  irons,  75  cents. 

There  is  but  a  small  profit  at  these  prices, 
but  they  are  goods  the  public  need  continu- 
ally, and  it  is  well  to  educate  them  by 
window  display  and  advertising  that  these 
are  regular  prices.  They  know  they  are 
cheap  and  will  come  for  them. 


The  sale  of  anything  can  be  summed  up 
thus  : 

Get  customer  into  the  store. 

Goods  well  shown  are  half  sold. 

Moderate  prices  on  everything  are  catchy. 

Intelligent  salespeople  will  do  the  rest. 

Another  good  idea  is  to  show  the  public 
by 

ACTUAL   DEMONSTRATION 

what  the  goods  will  do.  Select  a  clerk  who 
is  a  good  talker  and  thoroughly  acquainted 
with  the  merits  of  the  goods,  and  in  season 
advertise  that  Mr.  B.  will  give  a  free  and 
public  demonstration  of  the  article  selected. 
Invite  all  to  come,  taste,  try  and  see  before 
they  buy. 

There  are  manufacturers  who  send  men 
out  to  demonstrate  their  goods  ;  but  it  is 
usually  the  largest  stores,  who  can  afford  to 
buy  in  large  quantities,  who  are  fortunate 
enough  to  secure  them.  The  smaller  dealers 
should  and  can  have  the  demonstration  as 
well.  The  public  don't  care  whether  the 
demonstration  is  made  by  Mr.  K.  of  Phila- 
delphia or  Mr.  B.  of  Oshkosh,  providing,  of 
course,  the  article  is  shown  properly. 

There  are  various  articles  suitable  for 
these  demonstrations,  and  they  can  be  ar- 
ranged to  occur  at  convenient  times  through- 
out the  year.  Some  of  them  will  occur  in 
an  otherwise  dull  season.  Always  offer 
reduced  prices  on  the  goods  while  they  are 
being  demonstrated.  The  following  are  a 
few  of  such  articles  :  Ice  cream  freezers,  gas 
and  gasoline  stoves,  cook  stoves,  meat  cut- 
ters, patent  cake  pans,  patent  coffee  pots. 
There  are  also  many  articles  in  the  hard- 
wareline  that  can  be  used  with  equal  success. 
Make  cream,  bake  bread,  biscuit,  cake,  and 
make  coffee,  while  giving  these  various 
demonstrations,  and  give  them  away  to  all 
comers.  The  expense  of  doing  this  is  not  so 
great  as  you  would  imagine. 

A  series  of  demonstrations  of  this  kind  will 
surely  stamp  your  store  as  the 

LEADING  AND   WIDEAWAKE 
store  of  the  town,  and  I  know  from  personal 
exper'ence  that  they  pay  in  point  of  goods 
sold,  to  say  nothing  of  the  great  advertising 
secured. 

GUESS-ING   SCHEMES. 

Interest  and  start  the  housewife  to  talking 
about  your  store  and  you  will  find  it  a  stand- 
ing and  far-reaching  advertisement.  There 
are  also  various  guessing  schemes  which 
have  recently  been  used  quite  extensively. 

It  has  always  been  a  question  in  my  mind, 
however,  considering  the  expense  attached 
to  them  when  they  are  honest,  whether  they 
are  ultimately  profitable.  They  attract  to  a 
certain  extent  an  unreliable  and  shifting 
class  of  trade  who  are  always  looking  for 
something  for  nothing,  and  I  believe  in  the 
end  but  a  small  percentage  of  the  trade 
attracted  this  way  ever  become  good  paying 
or  regular  customers. 


SAMPLE    LINE   OF    ALL. 

Always  carry  as  large  and  complete  a 
sample  line  as  possible.  Have  the  goods 
attractively  displayed  and  marked.  It  is 
better  to  have  a  sample  line  of  all  sizes  of  an 
article  and  a  moderate  stock  of  each,  than  to 
have  only  a  few  sizes  and  an  overstock  of 
them.  In  the  retail  business  it  is  variety 
and  not  quantity  that  the  customer  appreci- 
ates. Keep  posted  as  far  as  possible  as  to 
the  prices  of  your  competitor,  and  never  ask 
more  for  the  same  goods.  It  may  not  be 
superfluous  just  here  to  call  attention  to  the 
fact  that  the  remarks  in  other  parts  of  this 
article  relative  to  advertising,  circulars, 
printed  matter,  etc.,  would  also  be  applic- 
able to  this  subject  of  extending  business. 

NECESSARY   ADJUNCTS. 

The  following  are  almost,  if  not  entirely, 
the  foundation  of  a  successful  business  : 

Keep  thoroughly  posted  on  prices  on 
everything  handled  ; 

Read  thoughtfully  all  the  trade  journals 
relative  to  the  business  ;  and 

Watch  closely  the  market  reports  so  as  to 
be  able  to  take  advantage  of  an  opportunity 
when  presented. — J"ames  D.  Richards,  in 
Iron  Age. 


ANTHRACITE  COAL  EXPERIMENTS. 

The  Red  Ash  Coal  Co.  is  preparing,  ac- 
cording to  Canadian  Colliery  Guardian,  to 
inaugurate  a  novel  experiment  at  its  mines 
near  the  mountain  road  leading  to  Laurel 
Run.  There  are  already  two  breakers  and 
a  third  is  now  being  constructed  for  the 
purpose  of  preparing  the  bony  coal  for 
market.  When  the  coal  is  taken  from  the 
mines  the  bony  or  slaty  coal  is  put  to  one 
side,  and  has  heretofore  been  practically 
useless.  The  Red  Ash  Coal  Co.  has  con- 
ceived the  idea  that  this  if  broken  up  into 
proper  sizes  will  be  almost  as  good  as  pure 
coal  for  steam-producing  purposes,  and  ex- 
periments have  proven  that  its  idea  is  cor- 
rect. So  it  is  the  intention  to  take  the  bony 
coal  from  the  mines  and  the  refuse  from  the 
two  other  breakers  and  break  it  up  to  smaller 
sizes  and  place  it  upon  the  market.  The 
breaker  will  have  a  capacity  of  400  to  500 
tons  a  day.  The  sizes  are  rather  larger  than 
buckwheat  and  pea,  and  the  samples  show 
the  pieces  to  be  composed  of  a  good  amount 
of  coal.  If  the  experiment  is  successful, 
and  there  is  no  reason  why  it  should  not  be, 
another  great  source  of  revenue  will  be 
opened  up  for  mine  owners,  and  thousands 
of  tons  of  what  is  now  considered  refuse 
matter  and  wasted  on  the  culm  dumps,  will 
find  a  market.  Experiments  have  shown 
that  3  sizes  of  bony  coal  burn  freely  and 
produce  almost  as  much  heat  as  the  ordin- 
ary coal,  and  it  is  strange  that  the  coal 
companies  have  not  adopted  similar 
methods  heretofore. 


HARDWARE 


GUARANTEEING  TEMPERATURE. 

IN  President  Rutzler's  address  before  the 
Convention  of  Master  Steam  Fitters, 
held  in  New  York  late  in  June,  careful 
attention  was  given  to  the  question  of 
guaranteeing  temperature  in  heating  jobs. 
As  our  readers  very  generally  know,  it  is  the 
custom  to  guarantee  a  certain  temperature 
throughout  the  house  when  the  external 
atmosphere  shows  a  temperature  of  zero. 
The  conditions  under  which  this  guaranty 
is  exacted  were  referred  to,  and  also  the 
hardships  that  sometimes  exist  in  the  heat- 
ing trade  by  reason  of  the  stipulated  guar- 
anty upon  the  part  of  the  architects  and 
house  owners.  Concerning  the  abuses  and 
general  mistreatment  to  which  the  heating 
trades  are  subjected  in  this  regard  President 
Rutzler  said  : 

"  If  an  architect  or  owner  puts  out  a  plan 
and  specification  calling  for  the  quantity  of 
radiating  surface,  size  of  boiler,  piping,  etc., 
he  should  not  ask  you  to  guarantee  as 
satisfactory  to  him  in  every  par.icular  that 
which  he  compels  you  to  furnish,  and  in 
some  cases  you  to  wait  for  the  last  payment 
possibly  from  one  to  ten  years,  or  until 
Providence  comes  to  ycur  relief  by  furnish- 
ing a  zero  temperature  ;  and  then  if  you 
should  have  to  change  some  radiator  by 
substituting  a  larger  one  you  would  have  to 
wait  until  Providence  again  came  to  your 
relief  before  you  could  get  your  final  settle- 
ment. 

"  When  an  architect  makes  his  plans  for 
a  building  he  states  what  kind  of  a  founda- 
tion he  wishes  for  the  walls,  how  th  ck  they 
shall  be  and  the  size  of  the  beams  and 
trusses,  and  he  assumes  the  responsibility 
for  them,  which  is  no  more  than  he  should 
do,  as  that  is  what  he  is  employed  and  paid 
for  by  the  owner.  In  the  same  way,  if  an 
architect  employs  an  expert  to  make  his 
plans  and  write  the  specifications  for  steam 
or  water  heating  apparatus,  he  shall  hold 
that  expert  responsible  for  the  work  he  has 
done.  I  have  had  but  one  case  in  the 
twenty  years  (and  over)  that  I  have  been  in 
business  where  they  have  attempted  to  hold 
back  my  last  payment  for  the  zero  test,  and 
that  has  been  within  the  last  two  years,  but 
I  find  the  tendency  is  growing  to  take 
advantage  of  every  1  ttle  technicality  in  our 
contracts  to  withhold  our  money. 

"  I  call  this  matter  to  your  attention  be- 
lieving that  steps  should  be  taken  at  once 
that  will  prevent  any  further  encroachment 
upon  our  rights  in  this  direction.  We  must 
not  forget  that  we  are  nearly  always  the  last 
contractors  to  complete  our  work,  and  if  the 
party  from  whom  we  have  taken  our  con- 
tact should  run  short  of  funds  after  he  has 
paid  all  others  we  have  to  wait  until  he  gets 
good  and  ready  to  settle,  with  the  possibility 
of  losing  the  final  payment,  or  a  portion  of 
it  entirely.  We  should  not  allow  our 
anxiety  to  close  a  contract  to  lead  us  into 
accepting  conditions  that  in  many  instances 


result  in  a  loss  on  the  work  performed.  Such 
contingencies  can  only  be  avoided  through 
regulations  and  agreements  among  our- 
selves, through  our  local  and  national  associ- 
ations. The  grievance  cited  here  is  one 
that  I  think  our  whole  country  is  afflicted 
with,  and  therefore  the  special  necessity  of 
national  action  upon  it." 


nearly  so  much  as  if  it  had  been  invested  in 
ground  rents,  or  even  in  railway  securities." 
"  Yet,"  remarks  an  exchange,  "the  view  that 
has  been  industriously  put  forth  by  writers 
on  the  causes  of  popular  discontent  in  these 
latter  days,  is  that  labor  has  looked  upon  the 
prodigious  accumulations  of  industrial  capi- 
tal, and  has  had  no  share  in  them." 


THE  ELLIOT  RAZORS. 

The  accompanying  cuts  show  a  line  of 
razors  of  which  H.  S.  Howland,  Sons  &  Co. 
have  just  received  a  shipment.  They  are 
the  "  C  &  C  "  brand, manufactured  by  Joseph 
Elliot  &   Sons,  Sheffield,  England.     These 


THE  AGE   OF   NIAGARA. 

The  age  of  the  Niagara  Falls  has  been 
variously  estimated  at  from  6,000  to  55,000 
years,  according  to  the  data  employed  by 
the  computers.  In  a  paper  read  before  the 
Royal  Society   recently,  Professor   Spencer, 


A  2364. 


A  25  5. 


A  1392. 


razors  are  of  superior  quality.  They  are 
hand-forged  and  fully  warranted.  Joseph 
Elliot  &  Sons  are  large  cutlery  manufactur- 
ers, and  their  reputation  in  the  United  King- 
dom and  on  the  American  continent,  especi- 
ally as  razor  manufacturers,  is  of  the  best. 
The  above  patterns  may  be  had  from  the 
Messrs.  Howland,  in  either  >£,  $4,  }(  or  ?/& 
inch. 


TWENTY  YEARS  OF  IRON  TRADE. 

The  condition  of  the  iron  trade  in  Great 
Britain  the  past  twenty  years  has  been  any- 
thing but  encouraging  to  capital.  In  a  book 
on  "  Conciliation  and  Arbitration  in  Labor 
Disputes,"  just  from  the  pen  of  J.  Stephen 
Jeans,  for  years  secretary  of  the  British  Iron 
Trade  Association,  the  statement  is  made 
that  with  all  the  rapid  increase  in  produc- 
tion in  iron  and  steel,  by  means  of  mechan- 
ical improvements,  "  political  economists 
have  found  that  capital  has  been  receiving 
a  less  and  labor  a  larger  share  of  the  pro- 
ceeds of  their  joint  industry."  Then  comes 
the  statement  that  may  be  received  with 
surprise  in  some  quarters  :  "  Profits  have 
almost  disappeared.  The  iron  trade  is  a 
s'.ory  of  disasters.  In  our  principal  indus- 
tries— including  iron,  coal  and  cotton — the 
average  rate  of  profit  on  the  capital  invested 
over  the  last  twenty  years  has  not  been  higher 
than,  if  so  high  as,  it  would  have  been  had 
the  money  been  invested  in  consols,  and  not 


after  considering  the  whole  geological  and 
other  antecedents  of  the  lake  country,  ar- 
rives at  the  conclusion  that  the  yeirs  of  the 
Falls  are  31,000,  to  which  must  be  added  an- 
other thousand  years,  as  the  age  of  the 
river  before  the  nativity  of  its  great  cataract- 
The  recession  of  the  Falls  he  calculates  at 
3  75  feet  per  annum.  But  any  inferences 
from  this  must  be  complicated  by  the  fact 
that  the  lake  region  is  slowly  rising  at  the 
rate  of  from  1.25  to  2.5  feet  in  a  century. 
Accordingly,  if  the  present  rate  of  uplift 
continues,  the  Falls  will  be  brought  to  an 
end  before  they  have  reached  Lake  Erie  by 
the  diversion  of  the  waters  of  the  Upper 
Lakes  by  way  of  Chicago  to  the  Mississippi. 
However,  as  this  event  cannot  take  place 
for  7,000  or  8,000  years,  there  is  no  necessity 
for  making  immediate  preparations  against 
this  evil  day. 

Works:  St.  Helens,  England 
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Dead  shot  Powder 


PRICE    REDUCED. 


K.  S.  HOWLAND,  SONS  &  CO., 

SOLE  AGENTS  FOR  CANADA 

WHOLESALE     HARDWARE     MERCHANTS 
orders  solicited  37  Front  Street  West,   TORONTO 


BREAKING  PIG  IRON. 

JOHN  S.  KENNEDY,  of  Chambersburg, 
Pa.,  has  invented  and  patented,  accord- 
ing to  an  exchange,  an  apparatus  for 
breaking  pig  iron.  The  method  consists  in 
lifting  the  beds  of  iron,  when  cold,  by  means 
of  an  overhead  crane  and  traversing  them  to 
a  breaking  table,  which  may  be  located  at 
the  end  of  the  cast  house  for  a  single  blast 
furnace  or  centrally  located  for  a  plant  of 
two  or  more.  The  beds  of  pig  iron  are 
lowered  on  a  breaking  table,  where  by  a 
series  of  vertical  hammers,  striking  a 
cushioned  blow,  the  sow  is  broken  from  the 
pigs,  broken  to  length,  and  the  pigs  are 
broken  at  their  centres.  In  case  of  strong 
iron,  the  sows  are  first  broken  and  then  the 
pigs,  but  when  the  iron  is  weak  the  sow  and 
pig  hammers  strike  the  bed  simultaneously, 
breaking  it  at  one  operation.  No  move- 
ment of  the  bed  is  necessary  after  it  is 
placed  on  the  breaking  table.  The  sow  is 
cast  thin  and  wide,  giving  an  easily  broken 
section  as  well  as  a  minimum  of  sow-iron, 
and  the  necks  of  the  pigs  at  the  junction  with 
the  sow  are  cut  down  to  a  small  section, 
which  allows  their   being  readily  detached. 


It  is  claimed  that  this  method  of  carrying 
out  and  breaking  iron  will  be  found  cheaper 
and  quicker  than  the  present  practice  ;  that 
it  will  reduce  the  labor  cost  per  ton  of  iron, 
lighten  the  work  of  the  furnacemen,  effect  a 
saving  in  scrap  and  "  sandage"  as  well  as 
giving  a  cleaner  fracture  to  the  iron. 


PRODUCTION  OF  SPELTER. 

A  preliminary  statement  has  been  pre- 
pared by  the  United  States  Geological 
Suney,  showing  the  production  of  spelter 
for  the  first  six  months  of  the  present  calen- 
der year  as  compared  with  the  semi-annual 
production  since  1892.  As  compared  with 
the  first  six  months  of  last  year  the  produc- 
tion by  tons  is  as  follows  : 

.893.  1894. 

States.                       Tons.  Tons. 

Eastern  and   Southern 7.380  5.084 

Illinois  and  Indiana 16,427  13,392 

Kansas 13.269  "1250 

Missouri 8,718  6,458 

Total   45.794  36.'84 

A  partial  statement  of  stocks  shows  a 
decline  of  3,089  tons  on  January  1,  1894,  to 
2,859  tons  on  July  1,  1894. 


SUPERVISION  OF  POWER. 

The  economy  of  intelligent  supervision  of 
power,  even  though  a  considerable  outlay  be 
made  tosecure  such  service,  is  emphasized  by 
a  writer  in  the  Tradesman  :  The  saving  of 
one  pound  of  water  per  hour  in  an  engine  of 
100  h.p.,  assuming  that  the  boiler  evaporates 
seven  pounds  of  water  per  pound  of  coal, 
and  the  coal  costs  $6  a  ton,  will  effect  a  sav- 
ing in  the  amount  expended  for  fuel  of  about 
$130  a  year,  and  not  unfrequently  a  reduc- 
tion of  twenty  times  this  amount  is  produced 
in  consequence  of  a  test.  Readers  can 
doubtless  confirm  the  general  statement  by 
facts  drawn  from  their  own  experience,  and 
many  will  agree  that  it  is  true  wisdom  on  the 
steam  user  to  incur  a  slight  expense  for  ex- 
pert assistance  with  the  chance  that  an  im- 
portant saving  will-  be  effected.  It  is  not 
alone  in  the  motive  power  of  a  manufactory 
that  defects  can  be  discovered  and  corrected. 
Inattention  to  proper  details  in  the  erection 
and  management  of  the  machinery  of  trans- 
mission often  causes  a  large  percentage  of 
the  power  to  be  consumed  in  overcoming 
friction.  But  those  who  perceive  the  force 
of  the  arguments  in  relition  to  prime  movers 
will  readily  apply  them  to  other  cases  in 
which  engineering  skill  and  knowledge  aie 
requirad. 


be  Glad  to  see  Our  Friends 
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NEW  USE  FOR  NICKEL  STEEL. 

THE  recent  exhibition  by  Hiram  S. 
Maxim,  at  Erith,  quickly  suggests 
useful  applications  of  the  bullet-proof 
plate  of  nickel  steel,  and  one  or  two  sugges- 
tions of  possible  uses  will  be  found  below, 
says  W.  J.  May  in  American  Manufacturer. 

At  the  same  time  it  must  be  borne  in  mind 
that  it  is  quite  an  unnecessary  and  useless 
thing  to  patent  any  invention  for  the  saving 
of  life  in  war.  There  is  no  money  in  it,  but  if 
you  can  invent  a  rifle  which  will  kill  the  men 
at  each  shot — the  average  British  linesman 
for  want  of  proper  training  would  fire  10 
shots  at  one  man  and  miss  him  every  time — 
then  you  have  something  which  is  wotth 
money.  Nevertheless,  it  sometimes  happens 
that  our  military  authorities  will  look  at 
something  which  costs  nothing,  then  it  is 
worth  whiie  making  hints. 

A  foot  soldier  usually  has  enough  to 
carry,  consequently  he  does  not  want  a 
greater  load,  but  if  he  had  a  steel  plate  to 
stick  up  in  front  of  him  when  laid  down  and 
firing  at  the  eneny  the  question  arises  as  to 
how  they  could  damage  him  much,  while  if 
he  could  shoot  straight  he  would  damage 
them  a  lot.  A  plate  15  inches  square  would 
weigh  about  10  or  11  pounds  and  could  be 
carried  in  place  of  some  other  impedimenta, 
but  at  the  same  time  it  could  hardly  be  used 
as  a  cuirass.  This  is  not  a  thing  for  general 
use  though,  and  unless  some  metal  much 
lighter  than  steel  be  used,  personal  bullet- 
proof armor  is  out  of  the  running. 

Really  it  is  with  artillery  that  these  thin 
plates  would  be  of  the  greatest  use,  as  a 
number  could  be  carried  sufficient  to  provide 
a  mask  or  screen  behind  which  men  could  be 
sheltered  from  all  but  artillery  fire,  and  the 
value  of  the  guns  as  destructive  weapons 
would  thus  be  vastly  increased.  With 
breech-loading  guns  this  would  hold  particu- 
larly good  as  a  protective  shield  to  the  man- 
ipulators, as  a  very  few  plates  of  reasonable 
size  would  give  protection  to  the  men  as 
against  bullets.  It  is  not  necessary  that  the 
plates  should  be  of  large  size  as  a  number 
could  be  hinged  or  made  to  fasten  readily 
together,  particularly  as  they  may  be  com- 
paratively narrow.  Thus  assuming  we  have 
plates  9  inches  wide  and  4  feet  long  when 
placed  side  by  side  would  give  a  width  of  6 
feet,  which  would  be  enough  to  protect  the 
men  working  an  ordinary  breech-loading 
field  piece  from  bullets.  Assuming  that  the 
plates  weigh  6%  lbs.  per  square  foot,  the 
total  weight  of  such  a  shield  wouldbe234  lbs. 
and  would  not  be  an  excessive  weight  to  be 
carried  on  the  limber  of  a  gun  carriage,  and 
probably  the  plates  could  be  so  arranged  as 
to  take  the  place  of  some  of  the  present 
fittings. 

For  temporary  bullet-proof  batteries  nickel 
steel  plates  should  present  advantages  suffi- 
cient to  warrant  the  tiouble  of  carriage  and 
cost  of  plates.  In  fact,  it  would  appear  that 
with  a  judicious  u^eof  such  defensive  armor 


as  would  be  provided  by  light  plates  such  as 
those  referred  to,  the  use  of  the  most  destruc- 
tive long  range  rifles  in  the  hands  of  expert 
marksmen  wou'd  give  nugatory  results. 
What  do  readers  think? 


THE  HYGENIC  OIL  HEATER. 

M.  &  L.  Samuel,  Benjamin  &  Co.  are  this 
season  handling  an  oil  stove  heater  that 
should  prove  a  good  seller  with  the  retailer 
during  the  coming  winter.  It  is  known  as 
the  "  Hygenic,"  and  the  accompanying  cut 
conveys  a  good  idea  of  the  manner  of  its 
construction.  The  stove  stands  about  three 
feet  high,  and  is  made  entirely  of  brass  ex- 


cept the  drum  and  top,  which  is  of  Russian 
iron.  The  ornament  on  the  top  is  of  brass. 
For  heating  bedrooms  and  bathrooms  the 
Hygemc  is  especially  adapted. 

A  gentleman  who  had  had  one  in  a  14  ft. 
square  room  with  9  ft.  ceiling  last  winter 
gave  this  testimony  to  Hardware  :  "We 
burned  it  from  five  to  six  hours  each  evening 
and  on  an  average  it  consumed  three  gallons 
of  oil  every  fortnight.  The  cost  of  fuel,  you 
see,  was  less  than  one  dollar  per  month. 
Of  course  when  the  room  got  warm,  as  it 
soon  did,  we  lowered  the  wick.  For  a  bath- 
room it  is  unexcelled." 

There  is   no  danger  from  explosion,    the 


burner  being  central  draft,  and  no  odor  of 
oil  permeates  the  room  when  the  lamp  is 
burning. 

A  kettle  of  water  can  be  boiled  in  a  few 
minutes  by  removing  the  cover  and  placing 
the  vessel  on  the  top  of  the  heater. 


WHY  IT  IS  SENT. 

Many  persons  who  receive  a  copy  of  a 
trade  paper  never  stop  for  a  moment  to 
think  where  it  comes  from  or  of  the  object 
in  sending  it  to  them.  Frequently  they  have 
an  idea  that  some  friend  mailed  it  to  them, 
but  in  the  majority  of  cases  it  has  been 
mailed  by  the  publishers.  The  object  of 
sending  a  sample  copy  is  two-fold.  First  : 
To  aid  the  advertiser  to  place  his  goods 
thoroughly  before  the  trade.  Second  :  For 
the  purpose  of  increasing  the  subscription 
list  of  the  journal.  Many  people  who  receive 
trade  papers  and  never  think  of  answer- 
ing the  advertisements  that  appear  in  the 
same,  miss  many  opportunities  to  obtain 
novelties  and  staple  goods  that  can  be  sold 
to  advantage.  The  advertisers  in  trade 
papers  are  always  leaders  in  their  line,  and 
are  willing  to  supply  prices  or  any  other 
desired  information,  and  frequently  a  postal 
card  mailed  in  reply  to  an  advertisement 
will  put  many  dollars  in  the  pockets  of  the 
dealer  who  takes  the  trouble  to  open  cor- 
respondence with  the  advertiser. 


SAFETY  VALVE  TO  KETTLES. 

A  foreign  genius,  says  House  Furnishing 
Review,  has  invented  a  safety  valve  to  be 
attached  to  tin  kettles  for  the  purpose  of 
giving  an  alarm  when  the  boiling  point  has 
been  reached.  The  invention  is  described 
as  follows  :  In  the  centre  of  the  cover  rises 
a  dome-covered  cylinder  of  perforated  tin, 
within  which  is  contained  a  whistling  escape 
valve,  the  purpose  for  which  is  apparent  at 
once.  It  is  interesting  to  note  in  how  many 
ways  the  labor  of  the  kitchen  is  becoming 
more  and  more  automatic.  Here  is  a  simple 
article,  for  instance,  which  serves  the  pur- 
pose of  diverting  the  attention  of  the  servant 
or  housewife  to  the  kettle,  for  when  the 
boiling  point  is  reached  the  kettle  itself 
sounds  the  alarm  by  a  series  of  shrill 
whistles  and  keeps  on  whistling  until  re- 
moved from  the  fire. 
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HARDWARE 


THE  DANGER  OF   OVERSTOCKING. 

RW.  HUMES  writes  as  follows  in  N. 
Y.  Hardware  :  The  numerous  fail- 
•  ures  in  mercantile  houses,  especially 
in  the  smxler  towns  and  cities,  during  such 
times  particularly  as  the  present,  lead  me  to 
make  a  few  remarks  on  one  of  the  principal 
causes  leading  thereto  :  The  evils  of  buy- 
ing from  too  many  houses  and  overstocking, 
probably  the  most  iruitful  cause  of  disaster. 
Under  the  present  "  drummer  system  "  of 
selling  goods,  hardly  a  day  passes  but  that 
the  merchant  is  called  upon  by  one  or  more 
representatives  of  the  different  lines  of  busi- 
ness in  which  he  is  engaged,  ana  from  far- 
distant  cities.  As  the  drummer's  living 
depends  upon  selling  goods,  he  naturally  uses 
every  means  at  his  hand  to  induce  the  mer- 
chant to  give  him  an  order.  With  eloquent 
tongue,  he  preaches  the  excellence  of  his 
wares,  and  the  superior  advantages  he  can 
offer.  If  from  a  near  city,  it  is  the  advantage 
of  getting  goods  quickly,  and  the  saving  of 
freights.  If  from  a  distant  market,  the  ad- 
vantages of  buying  at  headquarters  far  out- 
weigh the  difference  in  freight,  etc.  All 
kinds  of  inducements  in  the  way  of  large 
discounts  and  longdating  of  bills,  are  offered. 
The  result  is  that,  although  the  merchant 
is  fully  convinced  in  his  own  mind  that  his 
stock  is  as  heavy  as  it  should  be,  he  allows 
himself  to  be  persuaded  into  placing  an 
order,   and  before  he  is  aware  of  it,   he  has 


more  goods  on  his  shelves  than  his  trade 
requires.  His  sales  not  keeping  pace  with 
his  increased  purchases,  he  finds  when  state- 
ments begin  to  pour  in  on  him,  that  he  is 
without  funds  to  meet  the  demands,  and  he 
must  humiliate  himself  by  asking  favors 
from  parties  wiih  whom  he  is  barely  ac- 
quainted. These  parties,  having  no  interest 
in  him  further  than  to  collect  the  amount 
due  them,  will  be  very  apt  to  turn  a  deaf  ear 
to  his  entreaties,  and  adopt  such  a  course  in 
collecting  the  debt  as  their  self-interest 
dictates.  The  report  that  a  merchant  is 
hard  pressed  is  quickly  started,  and  before 
long,  all  who  have  claims  begin  to  clamor 
for  settlement.  Unless  his  business  rests 
upon  an  exceptionally  strong  foundation,  it 
goes  under  in  the  storm. 

The  question  naturally  presents  itself : 
What  is  the  proper  safegard  against  the  evils 
pictured  ?  We  would  suggest  this  :  Let 
every  merchant  make  a  careful  estimate  of 
what  he  needs  in  each  line.  Let  him  estab- 
lish his  business  relations  with  a  few  good 
houses  in  these  lines,  and  stick  to  them  so 
long  as  they  treat  him  right.  By  following 
this  plan,  he  makes  friends  who  are  well 
acquainted  with  his  affairs,  and  who  know 
all  about  him  personally.  In  case  he  needs 
favors,  he  can  get  them  without  trouble. 
He  is  looked  upon  as  a  valuable  customer, 
and  he  may  rest  assured  that  he  will  get 
every  advantage  that  can  be  afforded. 

The  drummers  from  other  bouses  will,  of 


course,  do  their  best  to  convince  him  that 
he  is  paying  too  much  for  his  goods,  and 
that  he  would  fare  better  if  he  transferred 
his  patronage  to  them,  but  in  that  matter  he 
must  stand  firmly  on  his  own  judgement. 

What  has  been  said  of  making  friends  of 
good  houses  is  equally  true,  and  perhaps 
more  so,  of  their  representatives,  the  travel- 
ing salesmen.  First-class  houses  are  usually 
represented  by  first-class,  capable  men. 
The  salesman  regards  you  as  his  customer. 
He  knows  that  you  appreciate  his  worth, 
and  has  no  special  anxiety  lest  others  may 
lure  you  away  from  him.  He  calls  on  you 
with  his  samples,  knowing  that  you  await 
his  coming,  and  will  have  an  order  for  him. 
He  also  knows  that  strenuous  efforts  are 
being  constantly  made  to  capture  your  trade 
and  consequently  he  makes  it  his  business 
to  watch  your  interest  in  every  possible 
manner.  He  gets  his  house  to  provide  such 
lines  of  goods  as  are  specially  wanted  in 
your  section,  and  gets  permission  to  shade 
prices  down  to  the  lowest  notch.  In  short 
he  appreciates  your  patronage,  and  does 
what  he  can  to  deserve  it. 

There  are  times,  such  as  the  present, 
when  the  best  and  strongest  merchants  are 
closely  pressed.  It  may  be  that  they  have 
sold  too  many  goods  on  long  payments; 
failure  of  crops  or  many  other  causes  might 
be  assigned.  Although  their  resources  are 
ample,  they  are  not  in  available  shape  to 
meet  present  liabilities.     At  such  times  the 
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HARDWARE 


value  of  friends  is  put  to  the  test.  There 
are  many  cases  known  to  the  writer,  where 
merchants  were  saved  from  impending  rum 
by  the  efforts  of  their  drummer  friends,  who, 
being  well  acquainted  with  all  the  facts, 
worked  in  behalf  of  their  customers  with  a 
good  ivill,  and  got  from  the  creditors  such 
extensions  as  would  carry  them  safely  over 
the  difficulty. 

The  value  of  friendship  in  business, 
whether  with  the  firms  or  their  representa- 
tives, the  travelers,  cannot  be  overestimated, 
and  such  friendship  is  not  established  by 
buying  a  bill  here  and  there  from  fifty  dif- 
ferent parties,  but  by  identifying  your  inter- 
ests with  a  few  good  houses  and  sticking  to 
them. 

The  best  manner  of  keeping  a  stock  in 
good  condition  must  be  learned  from  experi- 
ence. As  a  rule,  it  is  best  not  to  buy  too 
heavy  at  a  time,  but  to  assort  up  gradually 
as  the  demand  for  certain  kinds  of  goods 
calls  for  it.  The  great  point  is  to  reduce 
the  stock  down  to  its  lowest  level  at  the  end 
of  season,  so  that  the  shelves  are  not  en-, 
cumbered  with  a  lot  of  goods  which  by  the 
following  season  may  be  ruined  or  out  of 
style. 


ELECTROLYTIC  COPPER. 

THE  enormous  development  of  the  pro- 
duction of  electrolytic  copper,  says 
Iron  Age,  has  its  marked  effect  upon 
the  relation  between  consumers  and  pro- 
ducers of  that  metal.  When  first  elec- 
trolytic brands  appeared  upon  the  market, 
they  were  grudgingly  given  a  place  between 
the  standard  Lake  grades  and  the  casting 
coppers.  They  had  to  overcome  both  the 
prejudice  of  consumers  and  the  drawbacks 
incident  to  the  effect  upon  quality  of  early 
development  work  of  a  technical  character. 
Those  who  appreciated  the  possibilities  of 
the  new  method  of  separation  foresaw  that 
the  long  continued,  uncontested  supremacy 
of  Lake  copper  would  be  shaken  by  the  new 
metal.  Their  predictions  have  been  verified 
by  the  happenings  of  the  last  year  or  two, 
and  the  fact  is  recognized  in  the  metal  trade 
that  for  nearly  all  uses  electrolytic  copper 
meets  the  requirements.  This  victorious 
advance,  so  far  as  quality  is  concerned,  has 
been  coupled  with  an  aggressive  policy  com- 
mercially which  has  worked  against  the  lead- 
ing Lake  copper  interests. 

One  by  one  the  great  Montana  companies 
have  swung  into  line  either  as  makers  of  re- 
fined electrolytic  copper  or  as  large  contrib- 
utors of  raw  material  to  allied  or  identified 
Eastern  electrolytic  refining  interests.  They 
have  been  powerfully  aided  by  the  use  of  the 
Bessemer  converter  as  a  means  of  turning 
matte  into  anodes.  The  great  electrolytic 
plants  at  Anaconda,  Great  Falls,  Baltimore, 
Bridgeport  and  Newark  have  steadily  in- 
creased in  capacity,  not  to  speak  of  smaller 
works  at  a  number  of  other  places.  All 
these  producers  have  been  improving    the 


qualr.y  of  product  and  have  uninterruptedly 
invaded  territory  among  consumers  which 
was  once  sacred  to  the  Lake  mines.  They 
have  been  forced  to  cut  prices  to  a  greater 
or  less  extent  under  the  plane  of  their  old- 
established  rivals.  They  have  been  the 
leaders  steadily  until  the  Lake  mines  have 
been  forced  to  retaliatory  measures. 

The  recent  large  sale  of  Lake  copper  to 
consumers  at  9c.  per  lb.  marks  another  step 
in  the  struggle.  Except  during  the  panic 
last  year  so  low  a  price  has  never  been  made. 
It  was  not  even  attained  after  the  great  col- 
lapse of  the  French  syndicate,  or  during  the 
famous  export  sales,  based  on  the  Chili  bar 
sliding  scale.  Low  as  9:.  for  Lake  copper 
appears  to  be,  it  is  pretty  certain  that  even 
that  price  could  not  be  secured  abroad,  where 
the  frightened  copper  trade  has  allowed 
prices  to  drift  close  to  ,£38  for  G.  M.  B. 
Since  that  price  is  only  equivalent  to  8.25c  , 
American  exporters  of  copper  would  have 
to  be  content  with  considerably  less  than 
they  could  sell  for  at  home. 

The  main  cause  of  this  great  decline  in 
copper  is  the  inability  of  consumption  in 
this  country  to  cope  with  the  large  produc- 
tion. The  May  returns  are  heavier  than  ex- 
pected, because  it  was  believed  that  since 
the  Anaconda  made  cnly  about  8,800,- 
000  pounds  in  that  month,  the  product 
would  show  a  heavier  falling  off.  This 
we  understand  was  counterbalanced  to 
some  extent  by  the  fact  that  some  Lake 
mineral,  hitherto  withheld  from  the  refinery, 
was  pushed  through.  It  is  estimated  that 
the  current  consumption  in  this  country  is 
somewhere  between  60  and  76  per  cent,  of 
the  normal  quantity.  'This  is  an  improve- 
ment over  the  second  half  of  1893,  but  n  still 
leaves  us  with  a  large  exportable  surplus. 
Although  consumption  is  heavy  in  Europe, 
the  markets  there  have  been  unable  to  hold 
up  against  the  deluge  of  copper  from  this 
side  of  the  Atlantic, and  are  staggering  along 
in  constant  fear  of  further  heavy  shipments. 
Until  the  American  copper  trade  begins  to 
take  for  home  consumption  considerably 
larger  quantities  than  it  has  dealt  with  re- 
cently, or  until  the  producers  decide  that  it 
does  not  pay  to  run  to  full  capacity,  the 
metal  must  continue  to  drag  along  at  low 
prices.  It  will  probably  be  found  that  soon 
electrolytic  brands  will  start  again  with  their 
usual  campaign,  and  then  even  nine  cents 
may  seem  a  good  sale  for  Lake  brands. 


DUSTING  BY  AIR. 

America  invented  the  carpet  sweeper,  and 
now  some  genius  appears  to  have  thought 
that  that  labor  saver  could  be  improved 
upon  by  a  device  for  cleaning  everything  at 
once,  says  Ironmongery.  It  consists,  so  we 
are  told,  in  playing  on  the  carpets,  tables, 
chairs,  pictures,  ornaments,  and  in  fact  the 
whole  room,  with  compressed  air  by  means 
of  a  hose,  just  as  we  would  play  on  the  gar- 
den with  water.     Given   the   air  pump,  and 


the  thing  is  easy.  Tun  on  the  t;ip  and  a 
steady  stream  of  air  begins  to  flow  with  such 
force  that  "  it  searches  out  and  penetra.es 
every  crevice  and  cleft  in  the  woodwork" 
far  more  effectively  than  brooms,  beaters,  or 
brushes.  It  15  said  to  work  well  in  cleaning 
tram  cars  and  railway  carriages,  and  "so 
perfect  is  its  work  that  it  is  only  a  question 
of  time  when  it  will  come  into  use  for  other  ± 
purposes."  It  would  do  the  work  of  a  dozen 
people,  we  are  confidently  assured,  clean 
and  dust  a  room  out  thoroughly  in  an  in- 
credibly short  space  of  time.  Of  course, 
housekeeping  is  to  be  revolutionized  by  it, 
but,  as  the  revolution  is  not  likely  to  come 
in  our  time,  we  shall  continue  to  buy 
brushes  and  brooms  and  carpet  sweepers  of 
the  old  type  for  the  present. 


ANTIMONY    AND   BISMUTH  IN 

BOLIVIA. 

The  Consul-General  of  France  at  La  Paz 
in  Bolivia  has  recently  made  a  special  report 
on  the  mines  of  bismuth  and  antimony  in 
that  country.  The  only  deposit  of  bismuth 
ore  actually  known  is  that  of  Quechisla  (also 
known  as  Chorolque),  though  some  explora- 
tion for  others  h  is  been  made,  but  without 
success.  The  teturns  show  that  the  produc- 
tion of  this  mine  is  about  500  Spanish  quin- 
tals, or  23,000  kilos.,  per  month.  This 
production,  however,  is  regulated  in  concert 
with  the  European  producers.  In  addition 
to  bismuth  the  Quechisla  mine  yields  some 
tin  and  a  little  silver. 

Antimony  is  found  in  many  places  in  the 
department  of  Potosi,  generally  in  connec- 
tion with  gold  and  silver  ores.  In  the 
province  of  Chayantla  there  are  many  veins 
of  the  sulphuret  of  antimony,  which  have 
become  more  accessible  than  formerly  since 
the  building  of  the  Antofagasta  railroad. 
Owing  to  the  present  low  price  of  the  metal, 
however,  it  does  not  pay  to  work  the  poorer 
deposits.  The  Amayapampa  Company,  a 
recently  formed  Bolivian  corporation,  is  now 
producing  and  exporting  100  metric  tons  a 
month  of  65  per  cent.  ore.  The  mine  is  18 
miles  from  the  railroad,  over  a  difficult 
mountain  trail.  With  better  transportation 
the  output  could  be  largely  increased.  It  is 
said,  however,  that  all  the  veins  so  far  found 
diminish  in  richness  with  depth.  The  in- 
dustry is  just  beginning  in  Bolivia,  and  the 
government  has  freed  the  producers  from  all 
direct  tax  and  also  from  export  duty. 


The  Ontario  Tack  Co. 

Manufacturers  of 

Wire  Nails 

TACKS,  SHOE  NAILS,  ETC. 


Hamilton. 


Ontario. 
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CRESCENT  DAMPERS 

Patented  in  U.S.  and  Canada,  1893. 

Has  all  the  advantages  of  a  high  priced  Stove  Pipe  Damper,  at  low 
cost.  LIGHT  FOR  FREIGHT.  Being  made  of  sheet  steel  will 
not  break,  and  being  double  will  not  warp.  Spring  keeps  damper  at 
any  angle  set  in  pipe. 

Manufactured  by 

Thos.  Davidson  &  Co. 

MONTREAL. 


HOW  TO  FILE  RECEIPTS. 

Every  firm  has  its  own  way  of  filing  in- 
voices, receipts,  letters,  etc.  The  best  and 
most  convenient  method  is,  of  course,  the 
regular  indexed  file,  in  which  two  holes  are 
first  perforated  in  the  receipts,  and  they  are 
then  placed  under  their  proper  initial  letter 
on  the  file.  The  plan  followed  by  most 
merchants,  however,  is  to  fold  the  sheet 
once  or  twice,  write  particulars  on  the  upper 
part  of  the  back,  and  enclose  it  in  a  rubber 
band.  An  objectionable  feature  in  thfs 
method  is  the  irregularity  in  the  size  of 
the  sheets  thus  folded.  Some  will  be 
3)4,  others  2}4  inches  wide,  but  the  bulk 
will  vary  y%  to  X>  more  or  less,  than  3  inches. 
This  makes  a  bundle  with  a  very  irregular 
edge.  Some  of  the  receipts  will  slip  out 
easily  while  the  whole  packet  must  be  pulled 
to  pieces  before  the  others  can  be  got  ou'. 
While  talking  to  a  St.  Stephen's,  N.B.,  mer- 
chant a  few  days  ago,  Hardware  noticed 
a  simple  device  he  used  to  produce  even 
edges.  It  was  a  tin  strap  2%  x  10  inches. 
This  strap  is  laid  over  the  receipt,  which  is 
folded  over  the  exact  size  of  the  strap. 
This  gives  a  bundle  with  perfectly  square 
edges  and  no  overlapping.  This  strap  is, 
perhaps,  narrower  than  most  bookkeepers 
would  use  ;  3  inches  would  be  nearer  the 
average  width. 


A  SIMPLIFIED  FREEZER. 

During  the  past  several  years  numerous 
attempts  have  Lbeen  made  to  simplify  the 
ice  cream  freezer.  The  latest  thing  our 
attention  has  been  called  to,  says  House 
Furnishing  Review,  is  one  that  has  made 
its  appearance  in  England.  It  is  a  simple 
affair  and  when  in  operation  resembles  a 
garden  roller,  and  sells  at  so  low  a  price 
that  tho.e  of  very  limited  means  can  possess 
it  ;  in  other  words,  it  retails  in  American 
money  for  $1.  The  construction  of  the 
machine  consists  of  a  strong  cylinder  of  iron, 
well  tinned  and  closed  at  both  ends  by  lids, 
which,  when  removed,  give  access  to  the 
freezing  chamber,  in  which  the  usual  mixture 
of  broken  ice 'and  salt  is  packed  around  the 
inner  cylinder  and  which  contains  the 
mixture  for  making  the  ice  cream.  When 
the  machine  is  ready  for  operation,  with 
both  the  inner  and  outer  chambers  charged 
— one  being  filled  with  the  custard  and  the 


other  with  the  freezing  mixture — a  wire 
handle  is  fastened  on  to  the  pivots,  which 
project  from  each  end  of  the  cylinder,  and 
by  means  .of  this  handle  the  machine  is 
rolled  to  and  fro  upon  a  level  surface  in  the 
same  manner  as  a  garden  roller  and  in 
about  five  minutes  of  rolling  the  ice  cream 
or  water  ice  is  ready  for  use.  The  opera- 
tion is  claimed  to  be  so  simple  that  a  child 
can  freeze  ice  cream,  water  ice,  or  summer 
drinks  as  readily  as  a  grown  person. 


A  NEW  SKATE  SHARPENER. 

A  new  skate  sharpener  is  being  put  on  the 
Canadian  market  for  the  first  time  by  M.  & 
L.  Samuel,   Benjamin    &  Co.     It   is  named 


FULL  SIZE  CUT. 

the  "  Banner,"  as  will  be  seen  from  the 
accompanying  cut.  Further  particulars  re- 
garding the  sharpener  will  appear  in  a  later 
issue. 


MANY  ANTIQUE  VASES. 

THERE  are  now,  says  an  exchange, 
some  five  thousand  antique  vases  in 
the  British  Museum.  There  were 
only  two  thousand  in  1870.  Berlin  nearly 
rivals  London  as  the  catalogue  of  1885 
showed  four  thousand,  and  theie  have  been 
additions  every  year  since.  The  purchase 
of  the  Campana  collection  in  1863  brought 
up  the  number  at  the  Louvre  to  more  than 
six  thousand.  At  Naples,  Heydenman's 
catalogue  in  1872  gave  more  than  four 
thousand.  The  Hermitage  Museum  at  St. 
Petersburg  possessed  two  thousand  in  1869. 
The  Munich  collection  of  one  thousand  four 
hundred  has  remained  stationary  for  many 
years,  and  the  same  may  be  said  of  that  at 
the  Vatican,  where  there  are  from  one 
thousand  two  hundred  to  one  thousand  four 
hundred.  The  collection  at  Athens  num- 
bered eight  hundred  in  1876,  and  it  has 
tripled  since. 

These  relics,  which  are  mere  crockeryware 
to  the  unlearned,  are  of  inestimable  value  in 
revealing  the  life  of  antiquity.  In  this  re- 
spect we  owe  more  to  them  perhaps  than  to 
ancient  authors,  whose  definitions  and  des- 
criptions they  explain  at  every  step.  Not 
only  have  they  increased  our  knowledge  of 
the  manners,  customs,  dress,  education  and 
industries  of  their  fashioners,  but  they  have 
been  the  means  of  furnishing  philology  with 
the  alphabets  of  Corinth,  Chalcis  andCumce, 
and  they  alone,  have  revealed  the  still  un- 
comprehended  Etrurian,  Umbrian  and 
Oscan  alphabets  of  Central  Italy.  Through 
them  we  have  found  the  chronology  of 
cities  that  have  disappeared  ere  literary 
documents  existed,  and  probably  ere  writing 
was  introduced  into  the  basin  ot  the  Medi- 
terranean. 

The  pottery  of  Tiryns,  Mycenae  and 
Rhodes  has  lit  up  periods  formerly  inacces- 
sible to  the  historian,  has  pushed  the 
horizon  further  back,  and  taught  us  that  the 
Homeric  Age  was  not  the  end  but  the  be- 
ginning of  a  civilization.  The  seven  super- 
posed cities  on  the  site  of  Troy  have  yielded 
keramic  relics  which  have  enabled  us  to 
conclude  that  the  city  of  Priam  was  one  of 
the  most  recent  of  these  ancient  set  lements. 
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MONTREAL    MARKETS. 

Montreal,  September  7,  1894. 

HARDWARE. 

THE  demand  noted  for  shelf  goods  and 
general  hardware  last  week  has 
been  fully  maintained,  and  the  week's 
volume  of  business  has  been  satisfactory  on 
the  whole  in  such  lines  as  cutlery,  rope, 
sporting  goods,  cut  nails,  horse  nails,  etc. 
Values  also  remain  generally  as  last  quoted, 
and  no  changes  are  to  note  in  prices. 

Wire — The  wire  market  continues  much 
the  same,  barbed  wire  and  baling  wire  being 
asked  for  in  a  moderately  fair  way. 

Rope — The  demand  for  rope  is  of  a  quiet 
character,  and  prices  are  unchanged.  We 
quote  sisal  at  7  to  7>£c.  for  7-16  in.  and  up- 
wards, and  14c.  for  deep  sea  line.  Pure 
Manilla,  9Xc  for  7-16  in.  and  upwards,  9Xc. 
for  smaller. 

Cutlery — Fair  orders  are  again  noted 
this  week  for  all  staple  lines  of  both  table 
and  pocket  cutlery 

Sporting  Goods— The  active  demand 
noted  for  guns,  rifles  and  ammunition  last 
week  is  well  maintained,  and  good  quanti- 
ties of  these  goods  have  been  going  out. 

Cut  Nails — The  easy  tone  on  cut  nails 
continue?,  but  business  has  been  fairly  active 
in  a  jobbing  way  on  the  basis  of  $1.75. 

Wire  Nails — Steadiness  is  still  to  note 
in  these  under  a  fairly  good  demand. 

Horse  Nails — There  has  been  a  good 
demand  experienced  for  horse  nails  at  steady 
prices. 

Tacks— Tacks  rule  fairly  active  and  prices 
are  steady  and  unchanged. 

Horseshoes — A  moderate  jobbing  de- 
mand is  experienced  for  horseshoes. 


Chain — Nothing  special  to  report  in  this 
line. 

Ware — Quite  a  few  orders  are  being  re- 
ceived both  for  Peerless  and  white  ware. 

Tools — Carpenter^'  tools  have  continued 
to  be  a  fairly  active  line  in  these  goods. 
Other  kinds  do  not  exhibit  any  life. 

Plumbing  and  Building  Supplies — 
Neither  of  these  lines  exhibits  much  activity. 

Lead  Pipe — Only  a  few  lots  of  this  are 
moving  with  the  discount  list  unchanged. 

Hinges — Hinges  present  a  fair  degree  of 
life  in  all  standard  sizes,  but  especially  so  in 
heavy  hinges. 

Tar,  Etc. — Demand  for  resin,  tar,  etc., 
and  other  kinds  of  naval  stores  has  continued 
fairly  good.  Wequote:  Rosins, $2.75  to  $5.25 
as  to  brand  ;  coal  tar,  $3.25  to  $3,715  ;  cotton 
waste,  5  to  jr.  for  colored  and  7  to  10c.  for 
white  ;  oakum,  5X  to  7%c,  and  cotton  do. 
10  to  12c. 

Turpentine — The  easy  feeling  in  turpen- 
tine noted  in  our  last  has  been  accentuated 
by  further  sales  of  round  lots  at  44c,  and  we 
now  reduce  the  regular  range  on  the  article 
ic.  to  44  to  45c. 

Cement — The  demand  for  cement  con- 
tinues good,  and  business  has  ruled  fairly 
active.  Advices  from  abroad  are  strong  in 
their  tenor,  and  the  local  tone  is  very  firm. 
Prices  are  firm  at  $1.95  to  $2,05  for  English 
brands,  and  $1.85  to  $1.95  for  Belgium  on 
spot. 

Firebrick — There  has  been  a  good  de- 
mand for  firebrick,  and  the  market  is  firm  at 
$15  50  to  $22  per  1,000  as  to  brand. 
METALS. 
The  heavy  iron  and  metal  market  does 
not  present  much  improvement  in  all  the 
leading  lines,  still  being  confined  to  a  smill 
hand-to-mouth  demand  as  a  general    rule. 


No  striking  alteration  in  the  range  of  values 
is  to  note  in  any  lin-,  though  some  of  them  .    ] 
rule  easy  while  others  are  strong  in  tone. 

Pig  Iron — There  is  a  firm  feeling  in  this 
line  on  Scotch  pig,  which  is  held  stiff.  No 
Summerlee  can  be  had  for  less  than  $2<-  ex 
store.  American  pig  is  still  offering  at 
$17.50  to  $18,  duty  paid,  while  domestic 
Nova  Scotia  brands  are  unchanged.  We 
quote  :  Summerlee,  $20  ;  Eglinton,  $18  50  ; 
.Carnbroe,  $18.50  ;  Ferrona,  $16.50  to  $17  ; 
and  Siemen's,  No.  1,  $16.50  to  $16.75. 

Bar  Iron — A  fair  degree  of  activity  is  to 
note  in  bar  iron  at  steady  prices  We  quote 
$1.70  to  $1.75. 

Sheet  Iron— Prices  on  this  are  steady 
on  the  basis  of  $2.30  for  No.  28,  and  the 
movement  of  goods  is  an  average  one. 

Tin  Plate— The  demand  for  tin  plate 
has  been  rather  better  of  late,  and  it  is 
questionable  if  supplies  could  be  got  as  low 
as  a  fortnight  ago.  We  still  quo'.e  cokes 
$2.75  to  $2.90,  and  charcoal  $3.25  to  $3.50. 

Terne  Plates— A  fair  demand  has  been 
noted  tor  thes;at  last  week's  prices,  $6  to 
$625. 

Canada  Plates— The  call  for  these  has 
also  shown  some  improvement,  but  not  of  a 
distinct  character.  The  tone  however  is 
steadier  at  $2.10  to  $2.20,  which  is  5c.  higher 
for  the  outside  price  than  last  week. 

INGOT  Tin— No  change  is  to  note  in  this 
line.  Business  is  of  an  inactive  kind,  but 
the  price  is  firm  at  18  to  18'Ac. 

Iron  Pipe— Demand  continues  quiet  and 
the  discount  is  unchanged  at  70  and  5  for 
black,  and  50  and  5  for  galvanized. 

Copper — The  copper  market  is  quiet  and 
steady  on  spot  at  g}4  to  10c. 

Steel— No  change  to  mention.  We 
quote:    Best  cast  steel,  io>£  to  12c. ;   spring, 


McClary's  Famous  Furnaces 

Our  Steel  Dome  and  Steel   Low  Radiator  Coal  Furnace,  with 
three  steel  radiating  flues,  is  the  most 

Powerful  and  Economical 

heater  in  Canada.      Send  card  for  descriptive  catalogue  and  testimonials. 


THE  McCLARY  MFG.  CO. 

London  .  Toronto  .  Montreal  .  Winnipeg-  .  Vancouver. 
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&  L.  SAMUEL,  BENJAMIN  &  CO. 


26  to  28  Front  St.  West,  TORONTO,  ONTARIO 


IMPORTERS  AND  DEALERS   IN 

British,    Continental 
American,    Canadian 

METALS,     TIN    PLATES,      ETC. 


MARDWARE 


Tinsmiths',  Steamfltters'  and  Plumbers'  Supplies 


J±    SPECIALTY. 


LAMPS,        LAMP  GOODS,        GAS  FIXTURES,        ETC. 

Prompt  Attention  Given  to  Letter  Orders.      Correspondence  Solicited  in 
connection  with  General  Import  or  Export  Trade. 


ENGLISH    HOUSE 


SAMUEL,  SONS  &  BENJAMIN 

164  Fenchurch  St.,  London,  E.C. 


Shipping  Office  : 
No.    1    Rumford  Place,  Liverpool. 


CANADA'S    LARGEST    MANUFACTURERS 


SAFFORD 


PATENT 


RADIATORS 


FOR 


Hot  Water  and  Steam  Heating 

Bolts 
Packing 
Leaky  Joints 

LARGEST  VARIETY  OF  STYLES 

BIGGEST  STOCK  IN  CANADA 
THE    TIR^IDE    ONXjY    Supplied 


Sole  Manufacturers  and  Patentees 


THE 


Toronto  Radiator  Mfg.  Co. 


TOEOITTO,   OUSTT. 
BRANCH    HOUSES Montreal,   Quebec,   St.  John,   Hamilton,    Winnipeg,   and   Victoria,   B.C. 
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SEE   OUR   EXHIBIT   AT  THE   INDUSTRIAL   EXHIBITION 


The  Grand  Stand  and  50  Other  Buildings 

ARE  ROOFED  WITH    QUR    STEEL  SHINGLES 

WARRANTED    LIGHTNING-PROOF,    RUST-PROOF,    STORM-PROOF 

AND    DURABLE. 

Send  for  Catalogue. 

Metallic  Roofing  Co.  umM 

84    to    90    Yonge    Street,    TORONTO. 


MONTREAL  MARKETS— Continued 

$2.50;   tire,    $2.50   to   $2.75;    sleigh    shoe, 
$2.40;   round  machinery  steel,  $3. 

Spelter — Business  in  this  rules  quiet 
and  prices  unchanged  at  $4  45  to  $4.50. 

Zinc  Sheets — Prices  steady  and  busi- 
ness quiet  at  $4  25  to  $4.50. 

Hoops  and  Bands — No  change  to  note, 
with  trade  quiet  at  $2.30  to  $2.35. 

Antimony— Featureless  at  10  to  12c. 

Galvanized  Iron — The  demand  is  con- 
fined to  actual  requirements  and  is  mod- 
erate. We  quote  :  4X  l0  4^c.  for  ordinary 
brands;  Morewood,  5X  to  6c. ;  tinned  sheets, 
coke,  No.  24,  6  to  6}^c.;  No.  26,  6>£  to 
6%'c,  with  the  usual  extra  for  larger  sizes. 
GLASS. 

The  glass  market  does  not  furnish  much 
more  activity,  but  orders  are  rather  better 
for  future  delivery.  We  quote  :  $1.25  for 
first  break;  $1.30  for  second  break,  per  50 
feet ;  $3  25  for  first  break  per  100  feet ;  puny 
in  bulk,  $1.85. 

PAINTS  AND  OILS. 

This  branch  of  trade  has  shown  no  im- 
portant change.  The  firmness  noted  in  zinc 
and  lead  in  our  last  continues,  but  no  ad- 
vance in  prices  is  yet  to  note  on  spot.  It  is 
considered  likely,  however.  The  actual 
movement  of  business  is  still  quiet.  Seal 
oil  meets  wiih  little  enquiry,  and  the  same 
can  be  sa'd  ol  linseed.  We  quote 
as  follows  :  Choice  brands  white  lead, 
Government  standard,  S4.75;  No.  1,  $4.50; 
No.  2,  $4.2$  ;  No.  3,  J4  ;  No.  4,  $3.75;  dry 
white  lead,  4#c.;  red  lead,  pure,  4XC-;  do., 
No.  1,  4c;  zinc  white,  pure,  $7.25;  No.  1, 
$6.25  ;  No.  2,  $5.25;  linseed  oil,  round 
lots,  raw,  54  to  55c,  boiled,  56  to  58c;  seal 
oil,  45c- 

CHEMICALS    AND    DYESTUFFS. 

Business  in  chemicals  has  been  quiet,  and 
importers  do  not  look  for  much  improve- 
ment   before    the    middle    of  the    month. 


Prices  generally  are  steady.  We  quote 
as  follows  :  Bleaching  powder,  $2.50  to 
$2.75  ;  bicarb,  soda,  $2.25  to  $2.35  ;  sal  soda, 
70  to  75c.  ;  carbolic  acid,  lib.  bottles, 
25  to  30c.  ;  caustic  soda,  60  per  cent.,  $2.15 
to  $2.75  ;  ditto,  70  per  cent.,  $2.40  to  $2  So  ; 
chlorate  of  potash,  20  to  22c;  alum,  $1.40  to 
$1.50  ;  copperas,  75  to  80c.  ;  sulphur  flour, 
$1.75  to  $2.00  ;  ditto  roll,  $2.00  to  $2.10  ; 
sulphate  of  copper,  $4.50  to  $5.00  ;  white 
sugar  of  lead,  7%  to  8^c.  ;  bicarb,  potash, 
10  to  I2r.  ;  sumach,  Si'  ily,  per  ton,  $75  to 
$80;  soda  ash,  481050  per  cent.,  $1.15  to 
$1.50  ;  chip  logwood,  $2  00  to  $2  10  ;  castor 
oil,  b]/2  to  7c. ;  and  Norwegian  cod  liver  oil, 
$25  to  $26. 

PETROLEUM. 

There  has  been  rather  moie  activity  in 
the  market  for  petroleum  and  the  volume  of 
business  is  larger  than  last  week.  We  quote 
Canadian  refined  at  1  ic.  in  shed  in  Montreal 
for  round  lots,  and  12c.  for  small  quantities. 
American  petroleum,  14  4  5c.  in  car  lots, 
15XC  in  10-barrel  lots,  i^%c.  in  5-barrel 
lots,  and  16c.  for  single  barrels,  net  cash  ; 
American  benzine,  23  to  25c.  ;  Canadian 
benzine,  io^c.  Petrolea;  I2^"c.  Montreal. 
HIDES. 

The  feature  since  date  of  last  writing  has 
been  an  advance  of  >£c.  per  lb.  on  beef 
hides,  which  is,  no  doubt,  due  to  the  light 
stock  held  here.  Receipts  have  been  light, 
and  this  has  contracted  business.  We  quote 
N<\  1  at  4c. ;  No.  2  at  3-.  ;  No.  3  at  2c. 
Lambskins,  35  to  50c.  each,  and  calfskins, 
5c.  per  lb. 

TALLOW. 

The  demand  for  tallow  has  been   limited, 
and  the  market  in  consequence  is  steady  at 
$}4  to  6Xc,  as  to  quality. 
WOOL. 

The  attention  of  wool  merchants  is  now 
chiefly  devoted  to  the  possibilities  of  the 
American  market  for  Canadian  wool. 
We    quote  :     Greasy     Cape,     14    to    16c. ; 


Canadian  fleece,  17  to  20c;  B.  A.  scoured,  26 
to  32c;  pulled  wool,  20  to  2i>£c.  for  supers, 
and  23  to  26c.  for  extras.  Northwest  wool 
is  quoted  at  11  to  12c. 

ASHES. 
The  ashes  market  has  made  a  notable  ad- 
vance during  the  week  under  the  influence 
of  moderate  stocks  and  an  in<  reased  demand 
for  England.  We  quote  valges  10  to  15c. 
higher.  Firsts,  $4.15  ;  seconds,  $3.25  to 
$3.80,  and  pearls,  $7  to  $7.50  per  100  lbs. 


MONTREAL    TRADE    NOTES. 

The  Thomas  Davidson  Manufacturing  Co. 
have  obtained  charter  of  incorporation. 

American  buyers  are  on  this  market  in- 
specting Canadian  wool  but  business  has 
not  yet  resulted. 

No  Scotch  p  g  iron  is  now  reported  here 
except  on  an  actual  order,  and  all  quotations 
are  firm  ex  store. 

It  is  claimed  that  lots  of  coke  tin  plate 
which  have  been  sold  at  $2.50  have  been 
lurned  over  during  the  week  at  a  clear  profit 
of  20  cents  per  box. 

Messrs.  Painchard,  Squire  &  Co.,  Temple 
Building,  Montreal,  have  completed  arrange- 
ments with  the  St.  Maurice  Tool  and  Axe 
Co.,  Ltd.,  of  Three  Rivers,  to  represent 
them  and  handle  the  output  of  their  factory. 


TORONTO  MARKETS. 

Toronto,  Sept.  7,  1894 

HARDWARE. 

TRADE  exhibits  a  little  more  life  this 
week, although  the  volume  of  business 
is  not  large.  There  have  been  sev- 
eral customers  on  account  of  the  Exhib  t  on, 
but  the  number  is  not  as  large  as  it  will  be 
next  week.  Most  of  the  travelers  are  in  the 
houses  helping  to  entertain  customers,  whote 
presence  is  welcome  even  though  they  may 
not  all  come  to  buy.  Demand  has  incieased 
during    the    week   for  some  kinds    of   wire, 
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MARKETS— Continued 

and  rope  is  fairly  active.  Business  is  quiet 
in  cut  nails  and  fair  in  wire,  while  an  im- 
provement is  announced  in  horseshoe  nails. 
Coil  chain  is  more  promising.  Leid  pipe 
is  in  rather  better  demand  than  is  the  rule 
with  plumbers'  supplies  generally.  Business 
has  fallen  off  in  leather  belting,  but  rubber 
keeps  fair.  Demand  continues  to  improve 
for  sporting  goods,  and  business  keeps  brisk 
in  lamp  goods.  There  is  a  fair  sorting  up 
trade  doing  in  cutlery.  Payments  remain  as 
before,  fair. 

Wire — The  demand  for  coppered  still 
has  increased.  Oiled  and  annealed  is  going 
out,  although  only  in  small  quantities.  In 
barbed  wire  there  is  very  little  doing.  The 
chief  demand  is  for  stove  pipe  wire. 

Rope — Is  fairly  active.  Quite  a  quantity 
for  plow  lines  is  called  for.  We  quote : 
Sisal,  7-16  in.  and  larger,  T%z.\  X>  5"IO>  3A 
in.,  8c.  Manilla,  7-i6in.  and  larger,  9^c; 
X.5-i6,#  in.,  ioc. 

Cut  Nails — Trade  is  rather  quiet,  not 
many  large  orders  being  received.  Base 
price  unchanged  at  $1.80  Toronto,  for  car 
load  lots,  and  $1.85  for  small  lots. 

Wire  Nails-  -There  is  a  fair  trade  doing 
in  half  ton  lots,  and  business  on  the  whole  is 
better  than  in  cut  nails.  Discounts  75,  10 
and  5  per  cent.,  shipments  in  10  keg  lots 
being  prepaid. 

Horse  Nails — Business  is  better  than 
it  has  been  for  some  time,  although  orders 
are  not  yet  as  large  as  the  trade  would  wish. 
Discounts  are  60  per  cent,  off  "  C,''  and  60 
and  z]/z  per  cent.  oft"P.B." 

Tacks — Trade  is  active  and  notably  so  in 
carpet  tacks.  We  quote  as  follows  :  Cut, 
carpet  blued, gimp,  60  per  cent.;  do.,  tinned, 
70  per  cent.;  copper  nails,  62^  percent.; 
clout  nails,  60  to  67^  per  cent.;  trunk  nails, 
60  to  65  percent.;  shoe  finders'  tacks,  50  per 
cent.;  shoe  nails,  Hungarian'  nails,  etc.,  yj 
per  cent. 

Chain  —  Coil  chain  is  beginning  to 
brighten  up  a  litile,  but  business  is,  however, 
yet  far  from  satisfactory.  Orders  for  cow 
ties  and  trace  chains  for  fall  delivery  are  also 
slow. 


Horseshoes — Business  has  not  improved 
to  the  extent  that  was  anticipated  it  would. 
Although  a  number  of  orders  are  being  re- 
ceived, they  are  only  for  small  quantities. 
Prices  are  unchanged  at  $3.80  Toronto  and 
$3  85  London. 

Ware — Trade  is  quite  brisk,  especially  in 
Eclipse  and  Peerless  wares.  The  demand 
for  Pearl  and  white  wares,  although  a  little 
better  than  it  was  is  much  lighter  than  that 
for  the  two  first  named  lines. 

Plumbers' Supplies— Still  remain  quiet, 
both  on  city  and  country  account.  A  re- 
action is  however  expected  to  develop  in 
the  country  trade  in  a  few  weeks. 

Builders'  Supplies — Are  still  dull  in 
the  city,  but  a  fair  trade  is  doing  in  the 
country. 

Lead  Pipe — This  shows  more  activity 
than  the  regular  plumbers'  supplies,  and  is 
partially  accounted  for  from  the  fact  that  it 
is  used  in  a  great  many  instances  where  the 
latter  are  not  required.  We  quote  :  Tor- 
onto and  the  west  30  per  cent,  off  in  small 
lots,  and  30  and  10  per  cent,  off  in  ton  lots  ; 
points  east  of  Toronto  35  per  cent,  off  in 
small  lots,  and  35  and  10  per  cent,  off  in  ton 
lots. 

Hinges — Business  is  keeping  up  well  for 
all  kinds,  and  prices  are  being  well  main- 
tained. 

Harvest  Tools — An  occasional  order  is 
received  for  forks,  but  otherwise  there  is 
little  or  nothing  doing. 

Clothes  Wringers— Business  is  im- 
proving, but  not  many  large  lots  are  going 
out. 

Belting — Business  has  fallen  off  consider- 
ably in  rubber  belting,  while  in  leather  belt- 
ing trade  keeps  fair. 

Cutlery — There  is  a  good  general  sort- 
ing up  trade  doing. 

Sporting  Goods— There  is  a  good  de- 
mand for  guns,  rifles  and  all  kinds  of  ammu- 
nition, loaded  shells  particularly. 

Lamp  Goods — Business  keeps  brisk,  es- 
pecially in  lamps  and  glass  globes.  Fixtures 
are  not  moving  quite  as  freely  as  they  were. 

Tar,  Etc.  —  Coal  tar  is  very  scarce 
at    present.     We   quote   as    follows  :  Roof- 


ing picch,  $2.50  per  brl.;  pure  coal  tar 
$4  per  brl.;  refined  coal  tar,  $4.50  per  brl.; 
XXX  refined  coal  tar  in  quart  tins,  $1  per 
doz.;  best  Southern  pure  tar,  $6  per  brl.  and 
75c.  per  doz.  pint  tins;  pine  pitch,  $2.75 
per  brl. 

Cement,  Etc.  -Much  as  before.  We 
quote  :  Portland  cement  (English),  $3  per 
brl.  tor  best  grades  ;  New  Brunswick  plaster 
paris,  $2  per  brl.;  Canadian  water  lime, 
$1.25  per  brl. 

Firebrick,  Etc.— Scotch  firebrick,  $3.25 
per  100;  Scotch  fireclay,  $1   per  100  lbs. 
METALS. 

No  material  change  has  taken  place  dur- 
ing the  week,  business  still  being  of  a  careful 
hand-to-mouth  character. 

Pig  Iron — There  has  been  a  little  doing 
in  Siemen's,  but  most  of  the  little  business 
that  there  is  doing  is  in  American  pig.  We 
quote  ex  cars  :  Summerlee,  $20  ;  Eglinton, 
$18.50;  Carnbroe,  $18.50;  Ferrona,  $16.50 
to  $17  ;  and  Siemen's,  No.  1,  $16.50  to 
$16.75. 

Rogers,  Brown  &  Co.,  Buffalo,  report  the 
Toronto  market  for  American  pig  iron  as 
follows  :  What  there  was  left  of  the  carload 
ordering  of  iron  from  the  northern  portion 
of  ihe  United  States  into  Ontario  has  been 
practically  throttled  by  the  latest  advance  in 
rail  freights.  Nearly  all  Canadian  business 
is  now  being  done  by  water  except  ship- 
ments from  the  South.  We  quote,  for  cash 
f.o.b.  cars,  Toronto  in  bond:  No.  1  foundry 
strong  coke  iron  Lake  Supeiiorore,  $12.75  5 
No.  2  foundry  strong  coke  iron,  Lake 
Superior  ore,  $12.25  i  Jackson  county  sil- 
very, No.  1,  $16.80  to  $18.30;  Lake  Superior 
charcoal,  $15.55  >  Southern  soft,  No.  1, 
$1175;  ditto,  No  2,  $1 1.50. 

Bar  Iron — There  is  no  improvement  to 
note  in  this  line,  orders  still  being  exceed- 
ingly small.  B?se  price  is  unchanged  at 
$1.80  to  $1.85  Toronto,  according  to  qualty. 

Sheet  Iron — Demand  keeps  steady, 
and,  for  the  season,  has  been  fairly  satis- 
factory. Stocks  in  the  lighter  gauges  are 
somewhat  low,  but  as  shipments  are  now 
arriving,  the  volume  of  business  has  been 
chiefly  in  these,  although  a  fair  business  has 
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trade  for  dealers  who  handle  them. 
They  have  no  rivals  but  many  imitators. 
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been  doing  in  the  heavier  gauges.  We  quote: 
8  to  16  gauge,  $2.50  ;  18  ditto,  $2;  20  ditto, 
$2.10;  22  to  24  ditto,  $2.20;  26  ditto,  $2.45  ; 
28  ditto,  $2.65;  tinned  sheet  iron,  Gorbal's, 
26  gauge,  5^c.  per  lb.;  22  to  24  gauge,  6^c; 
16  to  20  gauge,  6^c. 

Sheet  Steel — Is  not  quite  as  active  as 
it  has  been,  although  a  few  good  lots  have 
been  disposed  of  during  the  past  week. 
We  quote  :  8  to  16  gauge,  $2.75  per  100  lbs.; 
18  to  20,  $2.65;  22  to  24,  $2.85;  26,  $3.10. 

Iron  Pipe — Stocks  are  now  complete, 
and  the  demand  has  been  good.  Ruling 
discounts  are  70  to  70  and  5  per  cent.;  gal- 
vanized pipe,  50  to  50  and  5  per  cent. 

Galvanized  Iron — Business  has  been 
good  during  the  week,  the  demand  for  case 
lots  being  quite  regular.  Orders  are  still 
being  booked  for  import  at  $4.25  for  case 
lots  of  28  gauge. 

Ingot  Tin — Business  is  a  little  better, 
but  so  far  no  reports  have  been  received  of 
any  large  lots  changing  hands.  Small  quan- 
tities are  still  being  quoted  at  i8>£  to  19c, 
with  large  quantities  shaded  a  little. 

Ingot  Copper — Trade  is  picking  up,  but 
it  is,  however,  still  unsatisfactory.  Prices 
are  as  before  at  10  to  lo'/ic. 

Sheet  Copper — Further  improvement  is 
shown.  Sheathing  copper  has  been  moving 
quite  freely,  both  in  plain  and  tinned.  We 
quote  :  Untinned,  14  to  i6j£c.  according  to 
weight  and  size  ;  brazier  sheets,  14  to  17c. 
according  to  quality. 

Zinc  Spelter — Business  keeps  up  well. 
We  quote  imported  at  4XC-  ar>d  domestic 
at  3%  to  4c. 

Boiler  Tubes — There  is  a  little  more 
activity  in  charcoal  iron  tubes,  and  some 
enquiry  is  heard  for  sieel  tubes.  We 
quote  :  1%  inch,  7c;  iy2  inch,  7j^c; 
1^  inch,  8c;  2  inch,8j£c;  1%  inch,  9c;  z% 
inch,  9^c;  3  inch,  \\1/2q.;  y/i  inch,  14c;  4 
inch,  19c. 

Galvanized  Boilers — Trade  is  steady 
without  any  new  or  special  features. 

Tin  Plates — Business  is  still  reported 
good.  A  number  of  round  lots  of  cokes 
have  changed  hands  and  charcoal  is  going 
out  freely.  We  quote  $3.50  to  $3.75  for 
"  I.C."  and  $3.25  to  $3,315  for  coke. 

Terne  Plates— Have  been  in  better  de- 
mand during  the  past  week  than  for  some 
time.     Prices  rule  as  before  at  $6.50  to  $6.75. 

Sheet  Zinc — Is  active.  A  number  of 
cask  lots  have  been  sold  and  a  few  orders 
have  been  booked  for  import.  Quotations 
are  still  43^c.  for  cask  lots,  and  5c.  for  small 
lots. 

Hoops  and  Bands— While  the  demand 
is  steady,  there  is  not  any  improvement  to 
note  in  the  matter  of  sales.  We  still  quote 
$2.20  to  $2.25. 

Canada  Plates— Activity  continues  to 
characterize  city  trade,  and  special  sizes  are 
being  called  for  frequently  by  country  deal- 


ers.    We   quote  :    Half  polished,  52  sheets, 
$2.35  ;  60  sheets,  $2  45,  and  75  sheets  $2.60. 

Solder — Business  good  and  prices  un- 
changed at  I2j£  to  14c.  for  strictly  half-and 
half. 

Pig  Lead — Is  more  brisk,  although  no 
sales  of  carload  lots  have  been  reported. 
We  still  quote  $2.90  to  $3. 

Antimony— Is  a  little  more  satisfactory, 
but    shipments  from    stock  are   very  small. 
We  quote  Cookson's  at  9^  to  10c. 
GLASS. 

Business  has  improved  considerably  and 
is  now  fairly  brisk.  The  demand  is  princi- 
pally for  double,  in  some  sizes  of  which 
stocks  are  low.  There  is  a  good  aeal  of 
glass  selling  in  the  city.  There  is  a  good 
movement  in  fancy  glass  and  plate  glass  is 
going  out  fairly  well  at  35  per  cent,  discount. 
The  anticipated  advance  in  window  glass 
has  not  taken  place  although  the  primary 
market  is  fair  at  the  advance.  We  still 
quote  $1.10  to  $1.15  for  first  break. 
OLD  MATERIAL. 

Trade  has  picked  up  a  little  during  the 
last  week,  but  it  is  still  far  from  good.  There 
is  no  change  in  prices.  Agricultural  scrap, 
50c.  per  cwt  ;  machinery  cast,  150c.  per  cwt. ; 
stove  cast  scrap,  30  to  35c;  No.  1  wrought 
scrap,40c.  per  cwt. ;  No. 2,  including  sheet  iron, 
hoop  iron  and  mixed  steel,  10c. ;  new  light 
scrap  copper,  6  to  6j£c;  heavy  scrap  copper, 
7  to  7^c. ;  old  copper  bottoms,  %%,  to  6c; 
lightscrapbfass,3^to4c;  heavy  yellowscrap 
brass,  5c;  heavy  red  scrap  brass,  5>2C; 
scrap  lead,  \]/z  to  i^c.  ;  scrap  zinc, 
\l/z  to  iXc;  scrap  rubber,  3  to  Z'/c;  coun- 
try mixed  rags,  50  to  70c  ;  clean  dry  bones, 
50  to  60c  per  100  lbs.  ;  borings  and  turn- 
ings, IOC 

PAINTS    AND    OILS. 

Trade  has  improved  materially,  and  al- 
though business  during  August  was  a  little 
behind  that  of  the  same  month  last  year  in 
volume,  it  was  ahead  of  that  of  July  last. 
Payments  are  not  as  good  as  they  were. 

White  Lead — There  is  a  fair  business 
doing,  but  prices  are  still  at  the  \%£.  per  lb. 
basis. 

Prepared  Paints — Some  improvement 
is  reported,  but  business  is,  on  the  whole, 
slow  at  $1  for  pure. 

Turpentine— Is  weaker  in  the  South  on 
account  of  large  production  and  the  accu- 
mulation of  stocks  in  Savannah.  Demand 
is  fairly  good  on  the  local  market  at  41c 
f.o.b.,  Toronto. 

Linseed  Oil— Business  is  active,  but 
prices  are  unsatisfactory  on  account  of  the 
cutting  that  is  being  practiced  by  one  or 
two  houses.  The  ordinary  quotations  are 
55c.  for  raw  and  56c.  for  boiled  f.o.b.  net  30 
days,  but  sales,  it  seems,  are  being  made  at 
lower  figures. 

Castor  Oil — Cutting  is  still  going  on  at 
a  lively  rate,  while  business  is  quiet.  The 
ordinary  quotation  is  bx/x  to  7c. 


Seal  Oil — Quiet  and  unchanged  at  58  to 
59c. 

SEEDS. 

There  is  a  little  alsike  and  timothy  seed 
offering,  and  jobbers  are  paying  all  the  way 
from  $5,150  to  $6.30  per  bushel  for  alsike  and 
$2  to  $2.75  for  timothy,  f.o.b.  points  of  ship- 
ment. Offerings  are  more  liberal,  and  the 
market  is  somewhat  feverish. 
HIDES,  SKINS,    WOOL  AND  TALLOW. 

Hides— There  is  no  change,  carloads  lots 
of  cured  moving  at  4c 

Skins — Prices  have  been  advanced  5c, 
40c  now  being  the  ruling  figure.  There  is 
not  much  doing. 

WOOL — Business  is  dull,  and  in  the  ab- 
sence of  transactions  prices  are  nominal. 

Tallow — Is  moving  slowly.    Dealers  are 
paying  $}&c.  and  selling  at  6c 
PETROLEUM. 

Trade  remains  firm,  with  prices  much  as 
before.  We  quote,  in  15  to  10  brl.  lots,  im- 
perial gallon,  Toronto :  Canadian,  12  to 
i2^c;  carbon  safety,  15^  to  16c;  Canadian 
water  white,  16  to  17c;  American  water 
white,  18  to  19c;  photogene,  20c 

In  Petrolea  car  lots  are  quoted  at  9/^c 


MARKET    NOTES. 

H.  S.  Howland,  Sons  &  Co.  report  large 
sales  of  Nicholson  files. 

A.  C.  Leslie  &  Co.  report  a  little  more 
enquiry  for  boiler  plates. 

H.  S.  Howland,  Sons  &  Co.  report  large 
sales  of  The  Little  Giant  Vegetable  Scoop 

An  extra  run  on  guns,  rifles,  and  ammuni- 
tion, is  reported  by  M.  &  L.  Samuel,  Ben- 
jamin &  Co. 

H.  S  Howland,  Sons  &  Co.  are  in  receipt 
of  a  large  consignment  of  Wostenholm's 
best  pipe  razors. 

The  J.  C.  McLaren  Belting  Company  has 
received  an  order  from  the  Toronto  Water- 
works department. 

The  Gurney  Foundry  Co.  have  put  a  large 
double-oven  John  Bull  range  in  the  Bishop 
Strachan  School,  Toronto. 

M.  &  L.  Samuel,  Benjamin  &  Co.  have  to 
hand  a  carload  of  pipe  which  now  makes 
their  stock  complete. 

On  account  of  the  great  pressure  of  work", 
the  Gurney  Foundry  Co.  are  now  making 
arrangements  to  put  on  a  night  gang  of 
moulders. 

The  Booth  Copper  Co.  state  that  its  new 
"  Resisto"  boiler,  which  was  put  on  the  mar- 
ket last  spring,  is  now  be  ng  handled  exten- 
sively by  the  trade. 

A  new  price  list  of  "  Champion  "  scales 
has  been  issued  by  the  Gurney  Scale  Com- 
pany, of  Hamilton.  This  firm  is  the  selling 
agent  for  these  scales. 

The  "  Climax  "  is  the  name  of  an  axe  that 
is  being  put  on  the  market  by  M.  &  L. 
Samuel,  Benjamin  &  Co.  It  is  highly 
polished   and    first-class    quality  combined 
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with  cheapness  is  claimed  for  it.  The 
maker's  name  is  on  each  axe  as  a  guarantee. 
A  good  demand  is  reported  for  the  "Climax" 
already. 

Rice  Lewis  &  Son,  Ltd.,  are  distributing 
Morgan  &  Wright's  cyclists'  dictionary, 
humorously  illustrating  bicycling  terms. 
Lots  of  amusement  is  obtained  from  a 
perusal  of  it.  . 

The  Booth  Copper  Co.  have  a  large  ex- 
hibit at  the  Toronto  fair,  the  centre  of  at- 
traction being  a  large  armor-plated  man, 
which  they  have  named  the  steel-clad  man 
after  their  baths. 

H.  S.  Hovvland,  Sons  &  Co.  report  in- 
creased sales  of  Dead  Shot  and  Schultz 
powder ;  also  cartridges,  cartridge  cases, 
wads,  gun  implement  sets,  etc.,  in  all  of 
which  they  have  a  complete  stock. 

The  Toronto  Lead  and  Color  Co.  has  re- 
moved its  offices  and  sample  rooms  to  Bay 
and  Richmond  streets.  The  premises  are 
well  lighted  and  commodious,  and  the  firm 
will  now  have  on  the  spot  a  full  line  of 
samples  and  some  stock. 

A.  C.  Leslie  &  Co.  are  showing  good  value 
in  cutlery  for  the  fall  trade,  including  a 
new  line  of  penknives  and  a  good  assort- 
ment of  carvers,  both  plain  and  in  cases. 
Their  "Dominion  Crown"  razors,  which 
are  of  the  highest  grade,  are  giving  the  best 
of  satisfaction,  they  state. 

Rice  Lewis  &  Son,  Ltd.,  have  issued  a 
neat  and  attractive  card  showing  samples  of 
the  "  Red  Seal "  cycle  enamel  which  they 
are  carrying.  A  dozen  different  colors  and 
tints  of  enamel  are  shown,  namely,  white, 
black,  cream,  yellow,  rose  color,  robin's  egg 
blue,  deep  blue,  orange,  primrose,  vermilion, 
light  green,  cyc'e  blue,  drab. 

M.  &  L.  Samuel,  Benjamin  &  Co.  hope 
that  all  their  customers  who  have  expressed 
their  intention  of  calling  upon  them  during 
the  Exhibition  will  make  it  convenient  to  do 
so,  and  inspect  their  samples  of  cutlery  and 
lamp  goods,  of  which  they  have  an  assort- 
ment said  to  be  second  to  none.  All  the 
firm's  representatives  will  be  in  the  house  to 
meet  and  entertain  visitors. 

The  Gutta  Percha  &  Rubber  Co.  have 
been  awarded  the  contract  for  supplying  the 
corporation  of  Lunenburg,  N.S.,  with  an 
additional  sunply  of  their  "  Maltese  Cross" 
brand  of  carbonized  fire  hose.  Lunenburg 
purchased  the  "  Maltese  Cross  "  hose  when 
its  fire  department  was  first  equipped  six 
years  ago.  The  ent  re  quantity  of  hose  is 
still  in  service,  and  has  given  such  satisfac- 
tion that  it  decided  to  place  its  order  for  the 
same  brand  when  extending  the  fire  depart- 
ment. 


UNITED  STATES  MARKETS. 

New  York,  Sept.  7,  1894. 

PIG  Iron — The  market  is  largely  under 
the  control  of  speculative  influence,  in 
which  the  foreign  syndicate  is  an  im- 
portant factor.  Prices  are  therefore  \ey 
uncertain,  but  conspicuously  affecied  by 
manipulation    intended    to  carry   the   level 
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Lead  Pipe,  Sheet  Lead  ggHeS) 

Pig  Lead,  Bar  Lead 

Lead  Traps,  Lead  Wire  f§§§ 

Wire  and  Bar  Solder 

Drop  and  Buck  Shot 

Window  Lead 

Tin-Lined  Lead  Pipe 

Block-Tin  Pipe 


Sanitary  Earthenware 
Lanndry  Wash  Tubs 
House  Boilers 
Bath  Tubs,  Pumps 
Sheet  and  Ingot  Copper 
Sheet  Iron,  Sheet  Zinc 
Iron  Pipe  and  Fittings 
Iron  and  Steel  Sinks 


Plumbers',  Steam,  G-asfitters'  and  Engineers' 
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upward.  At  the  cl>se  )  5-75^-  i>eemed  to  be 
close  net  cash  rate  for  five-ton  or  larger  lots, 
prompt  or  current  month  delivery.  During 
the  week  sales  were  made  at  0.215c.  less, 
and  it  is  believed  that  some  short  intere^ 
has  developed;  probably  enough  to  be  inter- 
esting in  the  event  of  London  prices  being 
maintained. 

Copper — Prices  are  maintained  to  a  cer- 
tain extent  superficially,  and  a  display  of 
firmness  by  leading  holders,  but  there  is 
little  business  at  present,  and  the  demand 
continues  extremely  tame.  Current  quota- 
tions are  9%  to  q%c.  for  Lake  Superior  in- 
got, 8^  to  Zy%c.  lor  electrolytic  and  8%  to 
8^c.  for  common  casting  stock.  The 
official  figures  for  the  month  show  an  in- 
crease of  940  tons  since  August  I,  and  an 
increase  over  the  same  time  last  year  of 
3,740  tons.     . 

Pig  Lead — Not  enough  business  was  done 
in  this  market  to  fairly  establish  values,  but 
the  negotiation  here  and  the  advices  from 
the  West  were  more  than  suggestive  of  weak 
undertone.  Ordinary  brands  could  have 
been  bought  at  3. 25c.  laid  here,  in  lots  of  50 
tons  or  more. 

Spelter — Demand  was  quite  as  slow  at 
the  close  as  it  was  at  the  beginnng  of  the 
week.  There  were  no  signs  of  freer  offer- 
ing. Still  the  market  has  a  rather  weak 
tone,  with  better  price  than  3  40c.  for  ordin- 
ary western  brands  quite  the  exception. 

Antimony— A  small  business  only  is 
passing  and  prices  are  rather  soft,  with  *]%c. 
quoted  for  Hallett's,  g'4r-  for  Cookson's,  on 
the  spot. 

Tin  Plate — The  market  has  been  very 
quiet  during  the  week  on  tin  plates  ;  the 
spot  demand,  of  course,  is  at  the  very  low- 
est ebb,  and  every  one  who  can  get  along 
without  any  stock  at  all  until  Oct.  1st  is  try- 
ing to  do  so.  There  is  a  fair  business  doing 
for  Oct.  1st,  but  nothing  like  as  large  as  was 
anticipated. 

Tin — Market  very  strong  for  spot  and 
near-by  deliveries.  Prices  to  consumeis  : 
Carloads,  16  to  i6>£c.,  and  small  lots  at 
i6Xc  The  total  visible  supply  shows  an 
increase  of  8,000  tons  over  the  stocks  last 
year. 


A  CURIOUSLY  WORDED  "AD." 

Here,  says  Vulcan  in  Ironmonger,  is  a 
French  lamp-manufacturer's  advertisement 
drawn  up  in  English,  most  likely  by  himself: 
"  This  lamp  is  at  present  time  in  the  public 
domain.     The  simpleness    of  its  Mechanism 

got  over  a   noted  preference   upon  the 

lamp,  the  name  of  which  will  ever  be  illus- 
trious. It  produces  the  same  result  exactly 
than  that  latter,  but  it'  affords  not  so  much 
difficulties  as  to  its  Cleansing  and  repairing. 
Its  immense  success  already  occupies  sev- 
eral important  manufactures,  but  which  are 
rather  more  inclined  so  sell  a  very  low  prices 
than  having  a  good  manufacturing.  With 
that  respect,  M. -,  the  first  and  un- 
equalled french  lamp  Manufacturer,  may  be 
ever  highly  commended  for  the  rightly- 
acquired  fame  of  his  products." 


PERSONAL  MENTION. 

W.  Mathieson,  hardware  merchant,  King 
and  Sherbourne  streets,  Toronto,  has  been 
away  fishing.  It  is  known  that  he  caught  at 
least  one  pike,  but  the  stories  as  to  the 
weight  of  that  pike  have  a  wide  range. 
Some  of  his  friends,  for  instance,  say  it 
tipped  the  scale  at  40  pound-,  while  others 
aver  that  six  pounds  was  its  outside  limit. 

Mr.  Moore,  of  Bowman  &  Moore,  Hamil- 
ton, was  in  Toronto  this  week  buying  goods. 

Mr.  Hawthorn,  representing  the  J.  R. 
Torrey  Manufactu  ing  Co.,  of  Worcester, 
Mass.,  was  looking  up  business  in  Toronto 
this  week. 

W.  L.  Murray,  the  well  known  lamp  goods 
man,  of  Yonge  street,  Toronto,  has  joined 
the  ranks  of  the  benedicts.  The  bride  was 
a  Miss  Barber,  and  the  interesting  ceremony 
took  place  last  week.  Congratulations,  Mr. 
and  Mrs.  Murray. 

Among  the  country  merchants  who  have 
been  in  Toronto  during  the  week  buying 
goods  and  seeing  the  Exhibition  were  :  Mr. 
Peaker,  of  Peaker  &  Son,  Brampton  ;  J.  A. 
W.  Allan,  Newmarket  ;  R.  W.  McKenzie, 
Goderich  ;  Mr.  McDonald,  Jr.,  of  McDon- . 
aid  &  Son,  Paisley ;  Mr.  Taylor,  of  Taylor 
&  Crow,  Welland;  J.  McClelland,  Bally- 
croy ;  E.  Kilmer,  Kincardine. 


TO  IRRIGATE  THE  NORTHWEST. 

The  C.P.R.  Land  Department  are  under- 
taking a  work  which  will  be  the  means  of 
transforming  a  dry  waste  of  country  along 
their  line,  in  extent  about  1,000,000  acres, 
into  a  fertile  farming  district.  Lying  be- 
tween Medicine  Hat  and  Gleichen,  on  the 
C.  P.  R.,  there  is  a  magnificent  plateau,  the 
only  drawback  to  which  is  the  lack  of  water 
supply.  J.  L.  Douple,  of  the  Land  Depart- 
ment, returned  last  evening  from  west  of 
Medicine  Hat,  where  he  has  been  engaged 
in  taking  levellings,  with  a  view  to  the  pos- 
sibility of  taking  the  waters  from  the  rear  of 
the  Bow  river  and  turning  them  over  the 
plateau  for  irrigation  purposes.  He  was 
accompanied  by  Mr.  Pearce,  of  Calgary,  the 
Government  inspector,  and  a  party  of  help- 
ers. After  examining  the  report,  Commis- 
sioner L.  A.  Hamilton  will  be  able  to  make 
a  statement  as  to  the  plans  of  the  company. 
■ — Free  Press,  Winnipeg. 


COMBINATION  HEATING. 

From  the  use  of  an  ordinary  pipe  coil  in 
the  fire  pot  of  a  furnace  there  have  sprung 
many  devices  for  heating  water  to  be  cir- 
culated through  radiators  for  warming  rooms 
which  are  otherwise  heated  by  a  furnace 
with  difficulty,  says  Stoves  and  Hardware. 
Some  trouble  has  been  experienced  in  getting 
the  water  heater  properly  proportioned  to 
to  the  air  heating  capacity  of  the  furnace,  or 
in  connecting  just  the  right  amount  of  radi- 
ation with  it  to  get  a  satisfactory  quantity  of 


hot  air  without  boiling  the  water.  Such 
satisfaction  has  attended  the  use  of  these 
apparatus  that  this  method  of  heating  is 
growing  rapidly  in  popularity.  One  of  the 
taking  features  is  that  a  positive  heat  is 
afforded  by  the  radiators  and  a  positive 
change  of  air  is  the  result  of  the  constant 
inflow  of  hot  air  from  the  registers.  As  in 
many  other  branches  of  domestic  engineer- 
ing the  authorities  do  not  agree  as  to  the 
best  methods  of  installation.  Some  say 
that  the  lower  floors  of  the  building  should 
be  heated  by  hot  air  and  the  upper  floors 
by  the  radiators,  while  others  hold  that  a 
radiator  and  register  should  be  placed  in 
each  rocm  to  secure  satisfactory  results. 
With  the  first  method  there  is  some  possi- 
bility of  the  rooms  warmed  by  radiators  be- 
coming overheated  when  the  furnace  is  fired 
strong  enough  to  keep  those  heated  by  hot 
air  comfortable.  With  the  latter  method 
strong  firing  cannot  produce  such  an  effect. 
The  installation  of  the  double  system  is, 
however,  more  expensive. 


ANSWERS   TO    CORRESPONDENTS. 

Regular  Reader  writes  :  "  Would  you 
kindly  inform  me  if  it  is  necessary  for  two 
persons  doing  business  under  the  title  of, 
say,  Brown  &  Co.,  to  register  their  partner- 
ship, and  if  so,  where  ?  In  the  event  of 
Brown  alone  doing  business  as  Brown  &  Co., 
would  he  require  to  register  ?  " 

Ans. — All  persons  entering  into  business, 
whether  as  a  company  or  otherwise,  are  re- 
quired to  register  the  same  at  the  registry 
office  in  the  county  town.  The  fee  is  only 
small. 


REGARDING  SHOP  WINDOWS. 

Window  decoration  for  advertising  pur- 
poses has  of  late  years  been  carried  to  such 
a  degree  of  perfection  that  it  may  be  justly 
regarded  as  an  art  in  which  the  highest  suc- 
cess is  attained  by  those  who  are  endowed 
with  the  instincts  and  talents  of  true  artists. 
If  your  store  has  not  the  best  of  show  win- 
dow arrangements  in  it  to-day,  says  House 
Furnishing  Review,  order  them  changed 
before  closing  to-night,  because  you  are 
losing  valuable  time  in  taking  advantage  of 
one  of  the  best  advertising  mediums  at  your 
command.  If  your  whole  front  is  occupied 
with  doors,  if  your  windows  are  too  high  for 
a  good  exterior  view,  if  divided  into  more 
than  one  large  pane  of  glass,  or  not  deep 
enough  for  a  fine  display  of  your  most  attrac- 
tive goods,  they  are  wrongly  constructed  and 
should  be  changed  at  once. 


Do  you,  Mr.  Merchant,  imagine  for  a 
moment  that  successful  advertisers  all  over 
the  country  are  soending  money  for  space 
just  for  the  fun  of  it  ?     Not  much.     It  pays. 

Satan — What  was  your  business  on  earth  ? 

Unfortunate — I  solicted  advertising  for 
cards,  hotel  registers,  albums,  and 

Satan — Right  over  there,  in  the  warm  cor- 
ner, with  the  bunco  steerers  and  green  goods 
men  ! 
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TRADE  CHAT. 

WINNIPEG  lumber  dealers  have 
decided  to  make  a  cut  in  retail 
prices  corresponding  with  the  re- 
duction in  the  freight  rate  from  Lake-of-the- 
Woods. 

Some  $16,000  has  been  promised  towards 
the  erection  of  a  carriage  works  in  Kingston. 

Binder  twine  is  very  scarce  at  Portage  la 
Prairie  just  now,  and  there  is  apprehension 
of  a  real  famine. 

Burglars  entered  the  store  of  W.  H. 
Anderson,  Kemptville,  lately,  and  carried 
off  four  watches  and  two  revolve:  s. 

The  Vancouver  City  Council  declines  to 
entertain  the  proposal  in  its  present  shape 
(or  the  establishment  of  steel  works  there. 

Through  a  pneumatic  tube  700  miles  in 
length,  letters  are  whirled  between  Paris 
and  Berlin  at  the  speed  of  20  miles  a  minute. 

It  has  been  discovered  here  that  some  one 
has  been  raising  $10  Bank  of  Montreal  bills 
to  fifties,  and  the  public  are  warned  against 
them 

Recent  advices  from  Estevan,  Man.,  state 
that  the  quality  of  coal  is  improving,  and 
that  a  seam  now  being  worked  resembles 
the  cannel  coal  of  the  Old  Country,  and  is 
far  superior  to  the  quality  mined  last  year. 

A  Portland  man  has  applied  for  a  patent 
for  an  ether  bicycle.  He  uses  the  vapor  of 
ether  instead  of  steam  in  generating  power. 
The  machine  complete  will  weigh  sixty 
pounds,  and  is  expected  to  develop  a  speed 
of  Sixty  miles  an  hour. 

The  latest  crop  reports  from  Southern 
Manitoba  are  most  encouraging.  As  the 
threshing  progresses  it  is  found  that  the 
yield  is  greater  than  formerly  estimated. 
Cutting  is  practically  completed,  and  stack- 
ing is  well  forward. 

Large  irrigation  works,  costing  $2,000,000, 
and  irrigating  400,000  acres  of  land,  are  to 
be  built  in  the  Rio  Verde  Valley  of  Arizona. 
The  work  is  to  be  completed  in  18  months. 
It  includes  about  110  miles  of  canal,  and  a 
reservoir  of  immense  capacity. 

Meteorologists  say  that  the  heat  of  the 
air  is  due  to  six  sources  :  (1)  That  from  the 
interior  of  the  earth  ;  (2)  that  from  the  stars  ; 
(3)  that  from  the  moon  ;  (4)  that  from  the 
friction  of  the  winds  and  tides  ;  (5)  that 
from  the  meteors  ;  (6)  that  from  the  sun. 

John  Wilson,  merchant,  is  looking  par- 
ticularly amiable  this  week,  and  the  cause 
may  be  found  in  the  arrival  of  a  son  on 
]  Wednesday  last — the  first  event  of  the  kind 
in  the  family.  Numerous  congratulations 
are  being  received. — Pick-Me-Up,  Pictou, 
N.S. 

American  axe-handles  have  been,  and  still 
are,  very  popular  in  Australasia,  but  we  hear, 
says  an  English  exchange,  that  there  is  a 
prospect  of  a  native  wood  superseding  them. 
This  is  a  Tasmanian  wood  and  experts,  it 
is  reported,  have   pronounced  so   favorably 
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30  Wellington  St.  East 
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upon  some  axe-handles  made  from  it,  that 
it  is  proposed  to  import  machinery  for  the 
manufacture  of  handles  on  a  large  scale. 

M.  Wilbur  has  found  gold  on  property  in 
the  township  of  Clarendon,  which  assays 
well,  and  W.  Judge  and  C.  Bannen  have 
found  gold  quar;z  on  a  farm  near  Sharbot 
Lake.  T.  C.  Clark  has  an  option  on  pro- 
perty near  Clarendon,  on  which  gold  has 
been  found  that  assays  $120  per  ton. 

The  first  ship  load  of  British  Columbia 
lumber  sent  to  Egypt  will  start  from  Van- 
couver in  a  few  days  for  Alexandria.  The 
cargo  goes  on  the  bark  Verejean,  which  is 
now  loaded  with  1,630,000  ftet.  She  is 
1,824  ,ons  regis'er,  so  that  the  cargo  is  an 
unusually  large  one  for  her. 

Since  last  harvest  the  output  of  binder 
twine  at  the  Central  Prison,  Toronto,  has 
amounted  to  1,500,000  pounds.  The  last  of 
the  output,  conii-ting  of  30  tons,  has  been 
purchased  by  the  Massey-Harris  Company 
for  shipment  to  Australia.  The  manufac- 
ture of  the  twine  will  again  be  resumed. 

You  can  trace  a  resemblance  between  the 
merchant  who,  when  hard  times  bear  him 
down,  seeks  safety  by  withdrawing  his  name 
from  public  gaze  and  the  ostrich  when  it  is 
in  danger  considers  itself  safe  when  its  head 
is  buried  in  the  sand.  The  man  who  buries 
his  business  prospects  by  refusing  to  adver- 
tise should  bury  himself  and  have  done  with 
it. 

A  carload  of  machinery  arrived  here  this 
week  for  a  new  steamer  which  is  to  be  built 
the  coming  winter  by  Capt.  Lewis,  the 
owner  of  the  Shamrock.  The  new  boat  is 
to  be  1 10  feet  long  and  22  feet  beam,  and 
will  be  a  stern  wheeler,  with  a  speed  of 
fifteen  miles  per  hour.  She  will  be  fitted  up 
for  lake  and  river  traffic,  and  will  have  state- 
room accommodation  for  seventy-five  pas- 
sengers.— Rat  Portage  Record. 

It  is  proposed  to  form  a  company  in 
Montreal  with  a  charter  to  manufacture 
glass,  to  be  known  as  the  Dominion  Glass 
Co.,  with  a  capital  stock  of  $100,000,  to  be 
divided  into  shares  of  $100  each.  The 
promoters  of  the  scheme  are  Henry  Hogan, 
John  Stirling,  Dr.  J.  Gustave  Laviolette, 
Joseph  Barsalou,  all  of  Montreal,  and  Henry 
P.  Schmelback,  of  Stubenville,  O.  These 
gentlemen  will  be  the  first  directors  of  the 
company. 

The  Brunette  Saw  Mill  Co.,  Ltd.,  of  New 
Westminster,  shipped  to  Montreal,  via 
C.  P.  R.,  a  double  carload  of  Douglas  fir 
timber.     Three  of  the  largest  pieces  were  of 


the  following  dimensions  :  24  x  24  x  60,  24  x- 
30x54,36x36x60,  square  on  four  edges, 
and  the  largest  piece  without  a  single  knot. 
No  larger  timber  has  ever  been  shipped 
from  British  Columbia.  The  sticks  are  to 
be  used  in  dredge  building  for  the  Montreal 
harbor  comm.ssioners. 

The  gross  earnings  of  tre  Richelieu  Navi- 
gation Company  from  the  opening  of  navi- 
gation to  August  25  were  $462,270.68, 
against  $365,094.54  for  the  same  period  of 
last  year,  showing  an  increase  of  $97, 176. 14 
for  this  year.  The  net  earnings  for  July, 
after  deducting  all  expenses,  were  $80,- 
929.78.  Up  to  August  24  the  steamer  Quebec 
topped  the  list,  with  earnings  of  $73,031.61, 
against  $55,369.73  for  the  same  time  last 
year.  No  less  than  $35,278.54  was  received 
from  pilgrimage  excursions. 

A  Hamilton,  Ont.,  despatch  says  :  "The 
projectors  of  the  smelting  works  have  de- 
cided, after  consultation  with  the  Canadian 
directors,  not  to  apply  to  the  City  Council 
for  an  extension  of  time  in  which  to  earn 
theii  bonus.  In  their  case  there  is  a  pro- 
vision in  the  by-law  allowing  the  Council  to 
extend  the  time  to  a  reasonable  extent  with- 
out submitting  the  by-law  again  to  the 
people.  Mr.  Morehouse  returned  to  Phila- 
delphia with  the  intention  of  endeavoring  if 
possible  to  have  the  engineeiing  company 
there  complete  its  contract  by  January  1  and 
render  an  extension  of  time  unnecessary." 

Dr.  A.  R.  C.  Selwyn,  director  of  the 
Dominion  Geological  Survey,  who  has  re- 
turned from  his  trip  to  Athabasca  Landing, 
N.W.T.,  where  he  went  as  the  representative 
of  the  Dominion  Government,  to  superin- 
tend the  beginning  of  a  boring  for  petroleum, 
says  that  boring  is  located  about  70  mles 
north  of  Edmonton.  When  he  had  left  60 
feet  had  been  bored,  and  prospects  for  oil 
were  very  good,  although  it  was  expected 
that  over  1,000  feet  of  boring  would  be  re- 
quired. The  Dominion  Government  are 
paying  $7,000  for  boring  the  well. 

Application  is  made  for  the  incorporation 
of  the  London  E'ectric  Co.  The  objects  for 
which  incorporation  is  soughtare  to  manufac- 
ture and  produce  electricity  for  the  purpose 
of  furnishing  light  and  heat  to  the  corpora- 
tion of  London  and  adjacent  municipalities, 
and  to  supply  electricity  for  the  purpose  of 
furnishing  motor  power  for  all  purposes  for 
which  steam  power  can  be  at  present  util- 
ized, and  for  the  supplying  of  electricity  to 
propel  tram  cars.  The  amount  of  capital 
stock  of  the  proposed  company  is  to  be 
$250,000.  The  number  of  shares  is  to  be 
2,500,  and  the  amount  of  each  share  $100. 
The  names  of  the  applicants  are  :  W.  R. 
Brock,  W.  H.  Dwight,  Frederic  Nicholls, 
G.  A.  Cox,  Hugh  Ryan,  Robert  Jaffray, 
James  Kirkpatrick  Kerr,  Toronto  ;  M.  J. 
Kent,  B.  Hunt,  Edmund  Meredith,  E.  R. 
Cameron,  London. 
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THE  QUESTION  OF  COUNTERMANDS 

A  MERCHANT  in  any  line  of  trade  is 
sometimes  confronted  with  a  slow 
,  sale  of  goods  at  a  time  when  he  has 
ordered  an  additional  lot  that  will  increase 
his  stock  beyond  the  limit  of  prudence,  says 
Hardware  Reporter.  This,  at  least,  is  his 
conclusion  after  looking  carefully  over  the 
situation  and  seeing  that  the  present  state 
of  trade  does  not  justify  him  in  carrying  any 
more  go  ds  than  those  he  has  on  hand  or 
can  buy  as  he  actually  needs  them.  Or  it 
may  happen  that  he  has  been  persuaded  by 
a  too  jealous  salesman  to  order  a  line  that  is 
not  adapted  to  the  wants  of  his  customeis, 
or  there  may  be  other  cases  where  he  is  led 
to  change  his  mind  for  reasons  best  known 
to  himself.  Then  he  is  very  apt  to  counter- 
mand tbe  order,  possibly  without  consider- 
ing the  conseq  ience  to  himself  or  to  the 
selling  house. 

\  question  of  this  kind  is  a  delicate  one 
at  the  best  and  is  not  easily  determined 
Some  selling  houses  require  that  an  order 
shall  be  signed  before  it  can  be  accepted,  on 
the  theory  that  an  order  is  a  contract  and 
that  the  best  evidence  is  that  obtained  over 
the  signature  of  the  buyer.  Still,  this  does 
not  alter  the  fact  that  an  order  is  a  contract 
as  soon  as  it  is  given  and  accepted,  the  only 
difference  between  a  written  and  a  verbal 
order  being  in  the  matter  of  proof.  But  the 
point  chiefly  to  be  considered  is  whether  an 
order  can  be  legally  rescinded  by  the  buyer 
after  it  has  been  accepted  by  the  seller. 
Generally  speaking,  it  cannot,  although 
cases  may  arise  where  it  would  be.  And 
yet  the  matter  is  not  so  much  one  of  legality 
as  it  is  of  trade  policy.  The  buyer,  as  an 
illustration,  does  not  care  to  countermand 
an  order  because  he  knows  that  it  will  not  be 
exactly  pleasant  news  to  the  seller  and  may 
influence  him  against  extending  future 
accommodation,  or  to  withdraw  his  goods 
from  that  particular  market.  On  the  other 
hand,  the  seller  does  not  care  to  lose  farther 
business  from  the  merchant  win  gives  the 
order  and  then  countermands  it,  so  he  is 
frequently  led  to  accept  the  situation  when 
he  knows  he  can  enforce  the  contract  to  the 
disadvan'age  of  the  merchant. 

There  is  no  rule  to  be  followed  in  such 
cases  excepting  that  of  a  mutual  considera- 
tion for  each  other's  interests,  which,  after 
all,  is  the  best  rule  of  trade  under  any  cir- 
cumstances. Cases  occasionally  arise  where 
a  merchant  places  too  much  reliance  on  the 
credulity  or  good  nature  of  the  selling  house 
when  he  refuses  to  accept  goods  that  were 
sold  in  good  faith  and  apparently  bought  on 
the  same  basis.  Instances  of  this  kind  have 
been  noted  in  the  past  year,  and  on  each 
separate  occasion  the  merchant  was  notified 
that  while  he  need  not  take  the  goods  he 
would  be  held  responsible  for  the  expense 
incurred  in  selling  them  and  that  his  cus- 
tom would  not  be  solicited  hereafter.  This 
may  seem  an  extreme  action,  but  was  con- 


SS.  SMOKELESS  POWDER 


Is  the  best;  it  does 
notcontain  any  nitro 
glycerine,  and  is  not 
aSected  by  the  heat  or  cold.  It  is  made  by  the  Smokeless  Powder  Company.  Limited, 
Dashwood  House,  New  Broad  Street,  London,  E.  C.  Works,  "  Barwick  Herts."  It 
is  used  by  sportsmen  all  over  the  Dominion.  One  firm  in  New  York  have  purchased 
forty  tons  within  the  last 
twelvemonths.  Astock 
kept  at  Montreal. 


JAMES  DARLING  &  CO. 


Send  for  Price  List. 


429  Board  of  Trade  Building 

MONTREAL,  Agentc. 


The  Houghton 
Patent  Key 
Lock  Wrench 


Combines  strength,  simplicity  and  durability,  and  is  unequalled  for  ease  and  rapidity  of  adjust- 
Manutactured  in  all  sizes  by  THE  PARIS  TOOL.  MFG.  CO.,  r,TI>.,  PARIS,  ONT. 


sidered  necessary  under  the  circumstances 
and  probably  served  as  a  good  lesson  to 
those  who  thought  to  trifle  with  ordinary 
business  sense. 


RUBBER  TIRES. 


In  handling  bicycle  sundries  the  retail 
hardware  man  cannot  be  too  careful  in 
selecting  rubber  tires  that  are  reliable. 
Rice  Lewis  &  Son,  Ltd.,  are  supplying  this  in 


4*  -  PATENT-    ' 

PNEUMATIC 


the  Morgan  &  Wrigh  t  tire,  a  section  of 
which  with  accompanying  valve  is  shown  in 
the  illustration  herewith  given. 


PROCESS  FOR  TOUGHENING  GLASS. 

The  measurable  failure  of  Bastie  method 
of  tempering  and  toughening  glass  has  led, 
says  American  Manufacturer,  to  the  adop- 
tion of  various  substitutes,  with  more  or 
less  satisfactory  results,  among  them  being 
a  French  process,  now  coming  into  vogue, 
of  casting  hard  glass — he   material,  melted 


in  a  peculiar  kind  of  tank  furnace,  being 
lapped  into  moulds,  as  with  iron  castings, 
though,  differing  from  the  latter,  a  special 
substance  is  used  in  place  of  sand,  the  mold 
and  the  glass  inside  of  it  being  also  heated 
and  cooled  together.  The  mixture  to  be 
used  in  the  place  of  sand  is  selected  so  as  to 
have,  as  nearly  as  possible,  the  same  con- 
ductivity and  capacity  for  heat  as  glass — in 
such  a  case  the  glass  and  mould  forming,  as 
it  were,  one  homogeneous  body,  and  the 
glass  becomes  cool  without  cracking,  even 
if  the  cooling  process  be  comparatively 
quick,  which  is  quiet  necessary  when  hard 
glass  is  to  be  produced.  Cast  in  this' way, 
glass  may  have  any  variety  or  form  and  in- 
equality of  thickness,  in  this  last  respect  the 
method  differing  entirely  from  that  in  which 
only  glass  of  uniform  thickness  can  be  dealt 
with.  If  care  be  taken  that  the  surface  of 
the  glass  does  not  approach  the  outer  casing 
of  the  mold,  it  is  immaterial  how  the  cool- 
ing is  effected,  the  great  point  being  that  the 
mold  and  glass  be  brought  to  a  uniformly 
high  temperature,  one  of  a  rather  higher 
point  than  that  at  which  press-hardened 
glass  is  produced.  On  becoming  fully  heated, 
the  mold  is  taken  from  the  furnace  and  al- 
lowed to  cool  in  the  open  air — which  gener- 
ally acts  quickly  enough  to  produce  a  good 
hardening  effect  upon  the  glass  within — and, 
when  absolutely  cold,  the  mold  is  opened 
and  the  glass  removed. 


MONEY  CHANGES  IN  CHILI. 

The  Bureau  of  the  American  Republics  is 
informed  that  the  Chilian  Government  has 
under  consideration  the  project  of  requiring 
all  import  duties  to  be  paid  in  the  national 
money,  the  cost  of  exchange  added.  At 
present  25  per  cent  of  the  duty  is  payable  in 
gold.  It  is  also  proposed  that  the  export 
duty  on  nitrate,  now  payable  partly  in  the 
national  currency,  shall  be  paid  in  gold,  or 
by  accepted  letters  of  credit.  The  four  mil- 
lions of  dollars  surplus,  which  it  is  hoped 
will  be  gained  by  this  operation,  are  to  be 
applied  to  the  fund  for  conversion  of  the 
national  paper  currency.  This  proposed 
financial  scheme  is  to  go  into  effect  Decem- 
ber 1st. 
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COW  TIES 

Open  Ring,  Closed  Ring 
And  Walton  .  .  . 


Our  Cow  Ties  are  made  of  Brown's  Patent  Steel  Chain,  all  fittings  being  of  Steel  throughout.  There 
is  no  other  chain  on  the  market  that  will  compare  with  these  for  strength,  lightness  and  handsome 
appearance.  We  confidently  believe  that  our  ties  of  a  given  number  are  fully  equal  in  strength  to  a 
size  larger  of  any  other  on  the  market. 


MANUFACTURED    BY 


If  you  have  not  tried  our  Cow  Ties, 
send  for  sample  half-dozen. 

Write  for  Catalogue. 


The  B.  GREENING  WIRE  CO. 

..  A»a,,  nr-^*,     CANADA. 


^larkson 

8-  (^ross 


ACCOUNTANTS 


Established  1864. 

26  Wellington  St.  East,  TORONTO 
THE 

Best  Upsetter 

A  Poor  Upsetter  means  to  the  black- 
smith who  buys  qf&E-Mfa  'l  money  thrown 
away.  In  the  *v^iv^Hong  run  it  don't 
pay  a  merchant ^X^tJ^  to  handle  goods 
that  are  not  sat-  *G/steP^  isfactory  to  his 
customers.  Jardine's  Patent  Tire  Upsetter 
is  reliable  and  durable,  and  moderate  in 
price. 


A.  B.  JARDINE  &  GO. 

Manufacturers  Blacksmiths'  Tools 
HESPELER,  ONT. 

Books  for  Retailers 

Published  for  the  good  of  the  trade. 


Ideas  for  Hardware  Merchants 

As  its  name  implies  it  is  tull  of  ideas 
for  the  retail  hardware  merchant. 

PRICE,  50  CENTS  (Half  Price) 

Buying",  Handling-  and  Selling  of  Tea 

Being   the    experience   of    the    most 
prominent  and  successful  merchant?. 

PRICE,     25    CENTS. 

Pitfalls  of  the  Dry  Goods  Trade 

This  is  another  batch  of  Prize  Essays 
full  of  valuable  information. 

PRICE,   10  CENTS 

Sent,  postpaid,  on  receipt  of  price. 


HARDWARE   MERGHANT 

TORONTO. 


CHEAP  FRESH  RELIABLE 

Thorold 
Cement 


By  sending  a 

POST    CARD 


Estate  of  John  Battle 

Thorold 
Ont. 


Should  be  kept 

in  stock  by  all 

Hardware 

Merchants 


Prices  and  full 

particulars 

will  be  given. 


FOR   MASONRY  WORK  OF  ALL  KINDS 


NOTICE     TO     DEj^lLEBS 


VyE  BEG  TO  ADVISE  THE  TRADE  that  in  order    to  thoroughly  introduce  the 

IMPROVED  FLEXIBLE  BRIDLED  BRUSHES 

we  will  include  in  every  package  one  or  two  bridles,  attached  free  of  charge. 

The  popularity  of  the  BRIDLE  is  evidenced  by  the  increased  demand,  the  ready 
sale,  and  the  thoroughly  practical  results  derived. 

Brushes  without  Bridles  do  not  appear  complete,  and  certainly  do  not  sell  as  rapidly. 

It  will  pay  you  to  examine  this  Bridle  and  draw  the  attention  of  your  customers  to 
its  merits. 

We  strongly  advise  not  to  stock  up  with  brushes  without  bridles. 

The  extra  price  for  these  Bridles  per  doz.  will  be  quoted  on  application,  by  giving 
the  size  of  brush,  or  they  may  be  found  in  our  latest  Piice  List. 


CHAS.   BOECKH  &  SONS,  Toronto 


TRADE    MARK. 


BLACK 
DIAMOND 


FILE 
WORKS 


21    to  43  Richmond  St.,  Philadelphia,  Pa. 

G-.  &d  HI.  ZB-A-ZR-HSTIETT, 

MANUFACTURERS    OF 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  Lightning  Sawfiles. 

AND 

EVERY   OTHER    DESCRIPTION    OF  SAW  FILES. 
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SHOP  APPRENTICES. 

CR.  TOMPKINS,  M.  E.,  writing  on 
the  characterist  cs  of  American 
•  boys  as  apprentices  and  some  of 
the  drawbacks  in  connection  with  the  system 
as  it  exists,  quotes  the  proprietor  of  a  large 
machine  shop,  who  said  to  him  :  "  I  have 
but  little  confidence  in  our  American  boys 
as  apprentices.  Out  of  ten  apprentices 
whom  we  have  taken  to  learn  the  trade 
within  a  few  years  past,  but  four  remaii  ed 
with  us  the  three  years  required.  One, 
after  a  few  weeks  thought  the  work  too  hard 
for  him  ;  another  thought  it  was  too  dirty  ; 
another  claimed  that  the  dust  of  the  shop 
was  injuring  his  health,  while  others,  after 
working  about  a  year,  concluded  they  could 
get  more  wages  by  changing  to  another 
shop.  1  think,  however,  that  the  boys  of 
German  parentage  aie  more  reliable,  and 
but  very  few  ha\e  quit  us  until  their  term  of 
apprenticeship  has  expired,  and  we  have 
men  now  in  our  works  and  among  our  best 
and  most  skilful  workmen  who  were  boys 
that  learned  their  trade  with  us,  and  have 
be  ame  gray  in  our  set  vice,  with  families 
growing  up  around  them,  and  that  is  not  all  ; 
nearly  every  one  of  them  owns  his  own 
modest  home,  and  nearly,  if  not  quite,  all 
paid  for.  We  keep  those. men  in  preference 
to  all  others,  and  pay  them  the  best  wages, 
for  the  reason  that  they  are  not  only  skilful 
men,  but  they  thoroughly  understand  our 
work,  are  always  on  hand  ;  consequently  we 
can  afford  to  pay  them  as  much  as  anybody 
else,  so  there  is  no  inducement  for  them  to 
quit  us." 

Mr.  Tompkins  says,  among  other  things, 
in  commenting  on  the  above:  "  While  to  a 
certain  extent  the  young  men  are  themselves 
to  blame  for  not  perfecting  themselves  in 
their  trade  better  than  they  do,  I  am  fully 
aware  than  in  many  cases  the  proprietors 
are  also  to  blame,  and  the  young  apprentice 
often  finds  many  things  to  discourage  and 
dishearten  him,  and  instead  of  receiving  the 
instruction  he  should  receive  and  has  the 
right  to  expect,  he  is  required  to  perform  the 
work  of  a  common  laborer  for  at  least  the 
first  year,  and,  sometimes,  longer.  Again,  in 
many  shops  the  foreman  is  a  foreigner,  and 
his  natural  prejudices  are  in  favor  of  those 
of  his  own  countrymen  or  their  sons,  and 
while  this  certain  class  of  boys  are  put  for- 
ward and  given  the  best  chances  to  learn, 
the  American  apprentice  is  generally  com- 
pelled to  shift  for  himself,  and  what  little  in- 
struction he  gets  is  generally  from  the  work- 
men, and  that  not  always  given  in  a  proper 
or  intelligent  manner.  Now,  it  is  not  only 
the  business  but  the  du  y  of  the  proprietor 
of  every  shop  to  attend  personally  to  this 
matter,  so  f  <r,  at  least,  as  to  see  that  there 
is  no  partiality  shown  among  apprentices, 
no  matter  what  their  nationalities  are.  As 
to  giving  a  guarantee  on  the  part  of  the  ap- 
prentice that  he  will  serve  the  full  term  of 
his  apprenticeship,   I  am  aware  that  most  of 


the  boys  aie  poor  and  not  able  to  give  any- 
thing more  than  their  word,  but  the  pro- 
prietor might  adopt  the  system  of  giving 
each  apprentice  at  the  end  of  his  term  a  cer- 
tain bonus  in  money.  In  o  e  of  the  large 
Eastern  shops,  where  the  writer  learned  the 
trade  of  a  machinist,  the  company  bound 
themselves  in  an  article  of  agreement  that 
each  apprentice  who  served  out  his  full  term 
in  addition  to  his  regular  wages  should  re- 
ceive a  cash  bounty  of  $50,  and  the  result 
was  that  in  almost  every  case  the  boys 
worked  out  their  time,  and  not  only  received 
their  bounty,  but  became  skilful  and  com- 
petent workmen." 


MIXING  TWO  TRADES. 

EVERYWHERE,  says  Hardware  Re- 
porter, the  tinsmith  is  tempted  to  en- 
gage in  plumbing  work.  It  is  new 
business.  The  work  seems  simple,  mater- 
ials are  easily  obtained,  and  the  ordinary 
man  can  see  no  reason  why  he  should  not 
take  it  up  and  make  a  profit.  The  job,  so 
far  as  he  can  see,  involves  no  mechanical 
work  which  he  is  not  fully  able  to  perform 
Why  a  high-priced  man  should  be  called  in 
to  run  a  few  lines  of  pipe  and  to  put  in  a  few 
traps  and  make  some  very  simple  connec- 
tions seems  to  the  average  tinsmith  a  strange 
thing.  He  knows  that  he  can,  or  he  thinks 
that  he  can,  put  in  all  the  work  just  as  well 
as  anybody  else.  He  may  not  know  how  to 
wipe  a  joint,  but  he  thinks  that  he  can  make 
a  cup  joint  or  something  else  that  will 
answer  every  purpose.  So  in  the  country, 
especially  in  places  where  there  are  no 
plumbers,  the  temptation  is  a  very  strong 
one,  and  sooner  or  later  the  tinsmith  is  very 
likely  to  try  something  in  the  plumbing  line. 
It  is  good  advice  to  every  tinsmith  to  keep 
out  of  the  plumbing  business  unless  he  has 
a  partner  who  knows  it  or  unless  he  has  a 
workman  of  exceptional  ability  and  honesty. 
In  other  words,  unless  he  can  command  the 
skill  and  knowledge  to  do  first-class  work  it 
will  be  better  for  all  concerned  for  him  to  let 
it  alone.  It  is  not  merely  a  question  of  put- 
ting in  a  few  lines  of  pipe  as  most  men 
seem  to  think,  but  rather  a  matter  which  is 
very  often  one  of  life  and  death  to  those 
who  are  to  occupy  the  building  where  the 
work  is  done.  In  and  of  itself,  plumbing 
work  requires  a  greater  knowledge  of  nat- 
ural philosophy,  as  it  used  to  be  called,  or 
physics,  as  the  modern  term  goes,  than  any 
other  of  the  manual  trades. 

The  tinsmith  may  do  a  bad  job  on  a  tea- 
kettle or  a  down  pipe,  and  the  greatest  harm 
possible  will  probably  be  the  annoyance  of 
his  customer.  Even  a  leaky  roof  or  a  piece 
of  cornice  work  not  properly  put  together 
is  not  likely  to  do  more  than  cause  a  loss  of 
money,  but  in  a  piece  of  plumbing  the 
ignoran  workman  may  easily  make  a  trivial 
mistake,  in  the  theory  of  running  pipe  or  of 
setting  a  fixture,  putting  in  a  vent  or  seting 


a  trap,  which    will    result    in    sickness  and 
perhaps  the  death  of  some  individual. 

It  is  we'll  to  remember  that  plumbing  is 
the  most  important  and  at  the  same  time 
the  most  dangerous  work  which  enters  into 
the  house.  •  Its  improper  working  always 
means  sickness  and  often  death.  It  is  no 
use  to  talk  to  the  tinsmith  about  the  danger 
of  sewer  gas,  or  to  go  into  an  explanation  i, 
of  its  dangerous  character.  The  whole 
story  can  be  to  d  in  a  single  sentence- 
Where  waste  water  is  discharged  from  the 
household  through  pipes,  the  air  within 
those  pipes  becomes  in  some  way  charged 
with  germs,  and  is  exceedingly  dangerous 
if  alio  wed  to  escape  where  it  will  be  breathed. 
The  escape  of  this  air  from  the  pi,  es  is 
what  is  dreaded,  and  although  we  speak  of 
"  sewer  gas,"  yet  it  is  the  air  in  the  waste 
pipes  which  is  vasty  more  to  be  feared  than 
the  air  from  the  sewers. 

The  action  of  water  in  pipes  upon  the 
seals  of  the  traps,  the  action  of  one  trap 
upon  another,  the  ease  with  which  a  number 
of  pipes  may  be  joined  so  as  to  neutralize 
the  effect  of  the  seals,  and  a  variety  of  other 
things,  have  constantly  to  be  before  the 
mind  of  one  who  is  laying  out  or  even 
executing  a  simple  job  of  plumbing  work. 
A  very  small  and  apparently  trivial  devia- 
tion from  the  theoretically  correct  work 
often  converts  a  good  job  into  one  exceed- 
ingly dangerous.  Practically,  in  running 
lead  work,  the  plumber  uses  what  is  called 
the  wiped  joint  exclusively,  while  the  tin- 
smith relies  upon  the  cup  joint.  Could  the 
cup  joint  be  properly  made  with  a  deep 
body  of  solder,  and  rigidly  held,  so  that  by 
no  possibility  could  it  be  subjected  to  strain 
or  bending,  it  might  answer,  but  the  solder 
has  less  strength  than  the  lead  and  as  it  is 
disposed  in  the  cup  joint  to  resist  straining, 
it  is  found  that  a  disturbance  that  would  not 
in  any  way  affect  the  wiped  joint  is  sufficient 
to  actually  break  that  made  with  the  cup. 

Still,  it  is  not  so  much  the  difficulties  of 
manipulation  which  the  tin-m  th  has  to  meet 
as  ignorance  of  the  theory.  It  very  fre- 
quently happens  that  a  young  man  who  has 
a  tended  the  trade  school,  and  has  become 
thoroughly  conversant  with  the  theory  of 
plumbing  work,  can  do  a  more  effective  and 
satisfactory  piece  of  plumbing  than  a  skilful 
but  ignorant  plunber  of  long  experience. 
Knowing  the  how,  why  and  wherefore  is 
essential  to  all  good  work  of  this  class,  and 
when  this  is  neglected  no  amount  of  hand 
skill  will  make  up  for  a  want  of  theoretical 
knowledge. 


HEAIKJUARTERS      ( 
FOR 

Tinners'  Hardware 
^  Roofers'  Supplies 

Largest  Stock  prjces  Lower 

Greatest  Variety  Than  Ever 

Write  us  before  buying  elsewhere. 

BERGER  BROS., PHILADELPHIA 
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BUSINESS  CHANGES. 

DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES 

JOSEPH  TELLIER,  trader,  Montreal, 
has  had  a  demand  of  assignment  made 
upon  him. 

G.  Hoskip,  tinsmith,  Melbourne,  has  as- 
signed. 

James  Stewart,  furniture,  Toronto,  has 
assigned. 

Paul  Magnusson,  general  merchant,  Sel- 
kirk, Man.,  has  assigned. 

Oliver  Bros.,  painters,  Petrolea,  have  as- 
signed to  Oliver  Simmons. 

E.  G.  Behsle,  general  merchant,  St.  Andre- 
Avelin,  Que.,  has  assigned. 

James  A.  Moore, general  merchant,  Worth- 
ington,  has  assigned  in  trust. 

James  B.  Bowes,  foundry,  Paisley,  has  as- 
signed to  Archibald  Sinclair. 

A  Montebello  general  merchant  named 
L.  N.  Castonquay  has  assigned. 

T.  Donkin  &  Co.,  general  merchants, 
Shelburne,  has  assigned  to  F.  H.  Silk. 

A.  C.  Fraser,  wholesale  and  retail  hard- 
ware, Gait,  has  called  a  meeting  of  creditors. 

Carson  Price,  general  store,  Holland 
Centre,  has  assigned  to  Henry  Barber  & 
Co. 

A  meeting  of  the  creditors  of  A.  Gareau, 
wholesale  saddlery  hardware,  Montreal,  has 
been  called. 

T.  W.  Ness  &  Co.,  electrical  supplies, 
Montreal,  are  trying  to  compromise  at  30c. 
on  the  dollar. 

A  demand  of  assignment  has  been  made 
upon  Is.  H.  Thibault  &  Co.,  lumber,  Mont- 
real.    The  firm  has  dissolved. 

E.  C.  Gooden  &  Co.,  lumber  and  general 
merchants,  Baie  Verte,  N.B.,  are  offering  to 
compromise  at  30c.  on  the  dollar. 

W.  A.  Mowatt  &  Co.,  general  merchants, 
Campbelltown,  N.B.,  have  assigned.    So  has 
Max  Ross,  of  St.  John,  same  Province. 
PARTNERSHIPS  FORMED  AND  DISSOLVED. 

Walters  &  Crockart,  carriage  makers, 
Edmon'on  South,  have  dissolved. 

Thos.  Magnon  and  Alfred  Coulombe  have 
registered  a  partnership  in  Montreal  to  carry 
on  business  as  blacksmiths. 

Landry  &  Belanger,  plumbers,  Montreal, 
is  the  name  of  a  new  firm  that  has  been 
registered,  with  L.  Landry  and  A.  Belanger 
as  proprietors. 

Scott  &  Leslie,  wholesale  and  retail  fur- 
niture, Winnipeg,  have  dissolved.  John 
Leslie  has  admitted  brother,  and  business 
will  be  continued  under  style  of  Leslie  Bros, 

CHANGES. 

S.  Hastie,  Erskine  Furniture  Co.,  Vic- 
toria, has  sold  out  Vancouver  business  to 
Charles  Hach. 

Wooley  &  White  is  the  name  of  a  new 
blacksmithing  firm  that  has  opened  out  at 
Fort  Siskatchewan 


W.  J.  Chayne,  general  merchant,  Hiber- 
nia,  N.B.,  has  been  succeeded  by  Peter 
Duffie. 

SALES   MADE  AND  PENDING. 

The  general  stock  of  J.  O.  Mallette,  Bed- 
ford, Que ,  is  to  be  sold  12th  inst. 

W.  Tilden,  general  merchant,  Blythes- 
wood,  is  advertising  business  for  sale. 

The  stock  of  A.  J.  Dubuc,  general  merch- 
ant, St.  Hyacinthe,  Que.,  has  been  sold  at 
75c 

The  stock  of  Nolan  &  Co.,  stores,  etc., 
Jarvis  street,  Toronto,  is  advertised  for  sale 
8th  inst. 

The  stock  of  James  Dick,  general  mer- 
chant, She'burne,  is  advertised  to  be  sold 
nth  inst. 

The  plant,  stock,  etc.,  of  the  Reliance 
Electric  Manufacturing  Co.,  Waterford,  is 
advertised  for  sale  by  tender. 

CHANGES. 

Louis  Payment, general  merchant,  is  open- 
ing branch  at  St.  Malo,  Man. 

FIRES. 

G.  Christmas,  carriage  maker  and  under- 
taker, Walsingham  Centre,  has  been  burned 
out. 

John  Kingsboro,  tinsmith,  etc.;  J.  Came- 
ron, carriage  maker  ;  D.  McDougall,  black- 
smith, all  of  Kinmount,  have  been  burned 
out. 

DEATHS. 

Wm.  Heyward,  coal,  grain,  etc.,  Chatham, 
is  dead. 

J.  J.  Campbell,  general  merchant,  Iona 
Station,  is  dead. 

Elijah  Bawler,  of  the  Dominion  Sanitary 
Pottery  Co  ,  St.  John)  Que.,  is  dead. 


SITUATIONS  VACANT. 


HARDWARE  CLERKS— INCREASE  YOUR  IN- 
COME by  showing  The  Hardware  Dealer's  Maga- 
zine to  your  local  hardware  merchants  and  manufac- 
turers. Subscription  $t. 00  a  year.  Liberal  commission. 
For  sample  copy,  terms,  etc.,  address  D.  T.  Mallett, 
Publisher,  78  Reade  .-t  .  N.Y 
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Ontario  Nut  Work,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of  Hot    Pressed 
Nuts,  Square  and  Hexagon 


CUR  SALES  OF 

55    Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 


"BURHAM 


"BURHAM"  Brand  outranks  all  other 
Try  it  and  be  convinced 


Sole  Consignees  for  Canada, 

MCRAE  &  CO.,  OTTAWA 

'S  LIQUID  GLUE 

Received  the  Highest  Award 

WORLD'S  FAIR,  1893 

In  competition  with 

American   Glues 


THE  ART  METROPOLE,  Agents. 

131  Yonge  St.,  TORONTO. 

THE  OAKV1LLE 

BASKET  CO., 


Manufacturers  of 
i,  2,  3  Bushel 

Grain 

AND 

Root 

Baskets 

fflE  OAKVILLE 
BASKET  CO. 


1879 ESTABLISHED J  8  79 

Essex  Handle  and  Wood-Turning  Worts 


You  can  make  no  mistake  by  placing  youi'  order  for 
Axe  Handles  with  us.  Our  Shaved  Pattern  Second 
Growth  Axe  Handle  is  undoubtedly  the  best  handle  in 
the  market.  Our  Polished  Octagon  Axe  Handle  cannot 
be  improved.  Our  Second  Growth  Oak  is  a  beauty. 
Our  timbers  the  toughest  and  patterns  the  best.  Ship- 
ment for  June  and  July  exceeds  three  thousand  dozen. 
Let  us  have  your  specification  for  future  shipment  now 
and  you  will  be  pleased. 

GARDNER   BROS.  &  CO.. 

ESSEX,    ONT. 
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LATEST  MINING  MACHINE. 

IN  a  paper  on  coal  cutting  by  machinery, 
which  appears  in  the  proceedings  of  the 
Federated  Institution  of  Mining  Engin- 
eers, T.  H.  Wordsworth  describes  a  coal- 
cutting  machine,  manufactured  by  the  York- 
shire Engine  Company,  which  is  chiefly  re- 
markable for  the  size  of  the  undercut. 

The  cutting  wheel  is  68  inches  in  diameter, 
and  undercuts  to  a  depth  of  4  to  4^  feet 
with  a  cut  4^  inches  high,  which,  it  is  be- 
lieved, is  the  greatest  depth  and  height  yet 
attained  by  a  disc  machine.  The  cutter- 
wheel  is  carried  by  a  strong  cast-steel  tri- 
angular shaped  bracket  with  phosphor- 
bronze  bearing.  This  is  attached  by  T- 
headed  bolts  and  set  screws  to  a  strong  steel 
frame  carried  on  three  adjustable  wheels, 
two  being  placed  in  front  of  the  machine 
and  one  behind.  On  this  frame  are  fixed 
the  engines,  second  motion  shaft  and  feed 
drum.  There  are  two  cylinders,  each  9 
inches  in  diameter  and  9  inches  stroke,  fitted 
with  reversing  gear.  The  second  motion 
shaft  is  driven  by  wheel  gearing  in  the  re- 
duced proportion  of  three  to  one.  A  small 
bevel  wheel  on  the  end  of  this  shaft  is  geared 
into  a  rack  near  the  periphery  of  the  cutting- 
wheel,  the  gearing  being  in  the  proportion 
of  eight  to  one.  The  engines  thus  make  24 
revolutions  to  one  of  the  cutting-wheel.  The 
cutters  are  fixed  into  pockets  on  the  peri- 
phery of  the  wheel,  and  are  each  held  in  pos- 
ition by  a  pin  and  set  screw.  Three  sizes 
of  cutters  are  used,  one  single  and  two 
double,  the  latter  being  3  to  AlA  inches  re- 
spectively. 

As  a  result  of  the  deeper  cut,  the  number 
of  shots  used  to  detach  the  coal  has  been 
reduced  about  one-half;  the  breaks  are  fur- 
ther apart,  thus  allowing  the  props  to  be  set 
between  them  and  the  face,  and  this,  to- 
gether with  the  fact  that  a  greater  weight  of 
coal  is  undercut  for  each  time  the  machine 
is  removed,  has  considerably  reduced  the 
cost. 

The  machine  is  worked  by  two  men,  one 
in  front  to  set  any  timber  and  lay  the  road, 
and  the  other  who  is  in  charge  of  the  ma- 
chine, takes  up  the  rails,  clears  away  the 
debris  from  the  machine,and  puts  in  sprags. 
There  is  also  an  official  who  superintends 
the  work. 

With  two  men,  under  favorable  conditions 
of  roof,  etc.,  the  machines  will  cut  a  length 
of  180  feet  in  a  shitt  0  eight  hours,  but  if  an 
extra  man  assists  in  removing  the  debris,  a 
greater  length  can  be  cut.  The  average  for 
some  time  past,  including  removals  of  the 
machine  and  taking  oft  pipes,  is  135  feet  per 
shift  of  eight  hours. 

The  machine  is  worked  by  compressed 
air.  The  compressors  placed  on  the  surface 
are  on  the  wet  principle,  and  consist  of  two 
air  cjlinders  26^  inches  in  diameter  (with 
water  towers"  placed  behind  the  steam  cylin- 
ders, which  are  24  inches  in  diameter  and 


ll/z  feet  stroke.  The  air  piessure  at  the 
surface  is  45  to  50  pounds  per  square  inch, 
while  at  the  machine  it  varies  from  40  to  50 
pounds.  The  air  compressing  engines  work 
continuously  for  haulage  purposes  during  the 
morning  shift,  and  for  working  the  pumping 
engines  and  coal-cutting  machines  during 
the  afternoon  and  night.  The  compressed 
air  is  taken  down  the  pit  and  along  the 
roads  through  5,760  feet  of  7-inch  and  3,600 
feet  of  6-inch  pipes,  and  4-inch  pipes  are 
used  along  the  main  bords.  A  receiver  is 
placed  about  the  centre  of  each  bord. 
Wrought  iron  pipes  are  laid  up  every 
alternate  heading,  2}4-mch  pipes  being 
used  for  one-third  of  the  length  and  2-inch 
pipes  for  the  remaining  distance,  so  that  the 
coal-cutting  machine  is  sometimes  worked 
at  a  distance  of  two  and  a-half  miles  from 
the  compressor. 


ASBESTOS. 


GEORGE  STEWART,  in  a  recent 
article  published  in  The  Week,  says 
that  for  several  years  the  principal 
supply  of  asbestos  was  yielded  by  Italy,  for 
though  it  occurs  in  Germany,  Russia,  Spain, 
Portugal  and  other  countries  in  Europe, 
Australia,  China  and  Japan,  and  a  section 
of  Africa,  it  is  unfit  to  enter  into  competi- 
tion with  the  long  fibred  Italian  variety,  or 
the  still  more  valuable  Canadian  product — 
though  of  shorter  fibre — which  hold  a  dis- 
tinct place  in  our  industrial  arts.  The  Ital- 
ian asbestos  differs  from  the  Canadian  arti- 
cle in  color,  being  a  brownish-grey,  while 
the  latter  is  almost  a  pure  white,  and,  when 
newly  broken,  possesses  a  pretty  green  tint. 
Though  asbestos  has  been  known  to  exist  in 
the  Province  of  Quebec  for  more  than  half  a 
century,  it  is  only  a  few  years  ago  that  the 
minds  and  means  of  capitalists  were  turned 
to  the  development  of  the  vast  deposits 
which  abound  in  Thetford  and  Black  Lake, 
on  the  line  of  the  Quebec  Central  railway, 
between  Quebec  and  Sherbrcoke.  Twenty 
years  since  the  mineral  was  used  in  but  few 
manufactures,  to-day  it  is  employed  in  more 
than  a  hundred,  and  new  uses  are  found 
for  it  continually  in  the  various  arts  of 
commerce.  The  Canadian  mines  yield 
the  best  quality  for  spinning  and  fine 
manufacturing  purposes,  and  easily  com- 
mand superior  prices  in  the  markets  of  the 
world.  A  few  years  ago,  the  first  quality 
brought  $250  a  ton.  It  is  considerably  less 
now,  owing  to  a  variety  of  causes,  chief 
among  which  may  have  been  over-produc- 
tion, but  its  prestige  is  still  maintained. 
There  are  three  grades.  No.  2  and  No.  3 
are  largely  used  in  the  coarser  arts,  while 
No.  1  is  used  for  spinning  and  weaving. 
Canadian  asbestos  belongs  to  the  talc  or 
serpentine  group  of  minerals,  and  extends 
through  the  eastern  townships,  from  the 
boundary  of  Vermont  to  the  Peninsula  of 
Gaspe.  The  area  of  the  mines  is  confined, 
practically,   to   the   townships  of  Thetford, 


Ireland,  Coleraine  and  Wo'.festown.  The 
resistant  action  of  the  asbestos  fibre,  or  of 
cloth  woven  from  this  fibre,  to  heat,  is  one 
of  its  most  wonderful  properties.  Tem- 
peratures of  2,000  to  3,000  deg.  are  easily 
withstood,  while  with  some  varieties  a  tem- 
perature of  5,000  deg.  Fahr.  has  apparently 
produced  no  visible  effect.  Its  property, 
also,  of  successfully  resisting  the  action  of  1. 
acids  is  one  of  great  value,  and  these 
properties  render  this  substance  of  great  im- 
portance in  certain  chemical  operations,  so 
much  so  that  its  use  in  this  direction  is 
rapidly  increasing. 

The  uses  to  which  this  remarkable  pro- 
duct has  been  put  are  numerous,  and  include 
the  manufacture  of  clothing  for  firemen, 
theatre  curtains,  mail  bags,  fire  shields,  fire- 
proof paper,  roofing  and  flooring,  packing  in 
fire-proof  safe,  piston  packing  in  steam  en- 
gines, filters,  fire-proof  paints,  wall  papers, 
coverings  for  steam  pipes  and  boilers,  mill 
boards,  etc. 

J.  A.  Fisher,  who  has  a  large  practical 
knowledge  of  asbestos  mining,  thus  describes 
the  Quebec  asbestos  :  "  In  the  asbestos 
bearing  rock  proper,  the  veins  of  asbestos 
are  seen,  without  any  special  arrangement, 
intersecting  the  mass  of  the  rock,  generally 
in  every  direction.  In  size  they  range  from 
mere  threads,  sometimes  close  together,  to 
a  thickness  of  one  to  two  inches,  and  vary 
occasionally  three  to  four  inches.  Hand 
labor  has  been  largely  superseded  in  Can- 
ada by  the  use  of  steam  derricks,  drills 
worked  by  compressed  air  and  other  appli- 
ances. When  a  block  of  asbestos  bearing 
rock  has  been  displaced  by  the  usual 
methods  employed  in  blasting,  the  pieces 
are  broken  up,  barren  rocks  removed  to 
dumps  or  waste  heaps,  and  the  remainder 
passed  through  the  process  of  cobbing 
whereby  the  remaining  rock  is  removed  and 
the  asbestos  exported  ready  for  the  manu- 
facturer." 


NEW  WATER  TUBE  BOILER. 

The  Admiralty  are  experimenting  with  a 
new  form  of  water  tube  boiler,  designed  by 
a  French  gentleman  named  Du  Temple, 
which,  it  is  stated,  yields  remarkable  results. 
The  arrangement  of  the  tubes  differs  con- 
siderably from  those  in  the  majority  of 
tubulous  boilers.  For  instance,  the  tubes 
are  of  a  zigzag  shape  and  of  small  diameter, 
those  nearest  the  fire  being  of  less  diameter 
than  the  others.  One  of  the  Du  Temple 
boilers  has  been  fitted  in  a  French  torpedo 
boat,  and  on  the  official  trial  the  vessel  at-  ( 
tained  a  speed  of  27.22  knots.  The  horse 
power  developed  was  2,700  horse  power  in  a 
grate  area  of  43  square  feet,  and  with  1,641 
square  feet  of  heating  surface.  The  Du 
Temple  boilers  are  being  fitted  on  the 
torpedo  boat  Spanker,  and  the  result  will 
be  watched  with  much  interest  by  engineers. 
The  Admiralty  are  also  making  experiments 
with  another  type  of  French  boiler  called 
the  "Belleville." — Vulcan  in  Ironmonger. 
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DowSWell  BROS. 

HAMILTON,  ONTARIO 


MANUFACTURERS  OK 


Clothes  Wringers,  Mangles, 
Churns,  Washing  Machines, 
and  Household  Specialties 


Prices  are  low  but  you  will  find 
our  goods  first-class.  Send  for 
Catalogue 


Eastern  Agents 


u, 


&  SON,  -  Montreal 


RAMSAY'S 

Furniture  Varnish 
Brown  Japan 
Inside  Varnish 
Outside  Varnish 

In  Handy  Cans 

IS    THE    PROPER     LINE. 


A.  RAMSAY  &  SON 


MONTREAL. 


Calcined  Plaster.         Sewer  Pipes. 

Chimney  Linings  and  Tops. 

Mortar  Stains.  Fire  Bricks  and  Clay. 

Enamelled  Porcelain  Sinks. 

English  and  Belgian  Portland  Cements 

and  General  Builders' 
and  Contractors'  Supplies. 


W.  McNally  &  Co. 

MONTREAL. 

Pip,  Wilks  &  Lawrence 

Limited. 

II  QUEEN  VICTORIA  ST.,    -    LONDON,  E.  C. 

Sole   makers  of  the 

"ALLIANCE" 

PRIZE  SPORTING  POWDER 

THE    TRADE    ONLY    SUPPLIED. 


HITTING  THE  SPLINTER. 

"  How  is  the  advertising  business,  Can- 
non?" queried  a  friend  to  the  well-known 
advertising  manager. 

"Dull,  sir!  Dull  !"  he  replied.  "Every- 
body economizing.  Scared  to  death.  Pull- 
ing in  their  horns.  No  enterprise  left  in 
'em.  Some  of  'em  carrying  it  so  far,  sir, 
that  if  they  do  not  take  care  they  will  hit  a 
splinter." 

"  Hit  a  splinter  !     What  do  you  mean  ?  " 

"  What  !  Do  you  mean  to  say  you  never 
heard  that  expression  before  ?  Well,  I  will 
tell  you  :  Old  Bill  Soper,  near  Henderson, 
Ky.,  was  about  the  closest-fisted  old  man  in 
the  state — wealthy  and  miserly.  His  son, 
young  Bill  Soper,  went  to  town  and  spent  5 
cents  on  a  ginger  cake.  It  nearly  broke  the 
old  man's  heart,  so  he  sent  him  to  old  man 
Hugh  Tate,  an  economist,  to  take  lessons  in 
economy.  '  Ask  him  questions,  Bill,'  said 
the  old  man,  '  and  bear  in  mind  what  he 
tells  you.  He  will  make  your  fortune  for 
you.'  Old  man  Hugh  Tate  was  a  close-fisted 
farmer,  and  when  Bill  got  there  it  was  dark 
— just  in  time  for  supper.  They  had  noth- 
ing on  the  table  but  bread  and  water.  '  Why 
do  you  not  have  vegetables  ? '  asked  Billy, 
'  there  are  lots  in  the  garden  ! '  '  Sell  'em,' 
replied  the  economist.  'Why  do  you  not 
have  mutton,  you  have  lots  of  sheep?'  was 
the  next  query.  '  I  sell  the  mutton,'  said 
Tate,  and  so  the  lesson  proceeded.  When 
the  meal  was  over  Tate  blew  out  the  candle. 
'  What  did  you  do  that  for  ? '  queried  Billy. 
'  Candles  cost  money,'  responded  the  old 
man, '  we  can  talk  in  the  dark.'  Just  then 
he  heard  rustling  on  the  other  side  of  the 
table,  and  said  :  '  What  are  you  doing, 
Billy?'  '  Taking  off  my  pants'  said  Billy, 
'  save  wearing  the  seat  out,  nobody  can  see 
in  the  dark.'  'Good  boy,  Billy!  Good 
boy  !  You  can  go  home  in  the  morning,  I 
can't  teach  you  anything.  But,  sonny  ;  mind 
you  don't  hit  a  splinter  and  ruin  yourself. '  " 


BELGIUM  IRON  INDUSTRY. 

It  is  noticeable  that  Belgium  as  an  iron 
and  steel  producer  is  forcing  its  way  into  the 
front  ranks  of  the  various  European  com- 
peting nations.  During  the  first  six  months 
of  the  present  year  Belgium  exported  9.328 
tons  of  steel  girders  ;  32,301  tons  of  steel 
rails  ;  other  rolled  steel,  11,389  tons  ; 
worked  steel,  16,316  tons  ;  iron  grinders,  19,- 
087  tons  ;  iron  sheets,  32,067  tons  ;  other 
rolled  iron,  71,380  tons  ;  rolling  stock,  9,976 
tons,  and  machinery,  15,729  tons.  Belgium 
and  Germany  are  to-day,  as  an  exchange 
remarks,  the  most  serious  competitors 
of  Great  Britain  in  its  foreign  iron  trade, 
and  are  likely  to  be  increasingly  so,  as  at  a 
lower  cost  of  production  and  with  equal 
facilities  of  manufacture,  coupled  with  con- 
siderable shrewdness  and  energy,  they  can 
dispute  trade  with  Great  Britain  even  in  its 
own  markets. 


ADAM   HOPE 
&  CO., 

Offer  for  Sale  HAMILTON 

"Pioneer'VSloss" 

PIG   IRON 

These  are  fine  foundry  irons,  being  strong 
and  large  scrap  carriers. 

Also  all  the  well-known 

Scotch  Brands, 

Broken  Car  Wheels, 
and  Railway  Cast  Scrap. 

Canada  Iron  Furnace  Co.,  Ltd, 

Manufacturers  of 

CHARCOAL   PIG   IRON 

MONTREAL. 

brand  "C.  I.  F."  WE  RIVERS 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO,  E.  DRUMMOND, 

Managing  Director  and  Treasurer 

BEWARE  OF  COUNTERFEITS 


GET 

THE 

OLD 

ORIGINAL 

AND 

ONLY 

RELIABLE 


John    Lucas 

&  Co's 

Imperial 

French  Greens 


Horse  Clippers 

Gem  and  H,  Boker. 

FINEST  QUALITY 

New    Stock   Just   Arrived 


RICE  LEWIS  &SON,  Ltd. 


TORONTO,   ONT, 
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HARDWARE. 


TELEPHONE    1780. 


J.  H.  FARR  &  00.  ifflaof  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,   Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 
8  to   16    MORSE    STREET,        -         -        TORONTO,      ONT. 


For  Iron  Fencing 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


W.  &  Sr.  BUTCHER,  Sheffield,  England,  Makers  for  over  ONE  HUNDRED  YEARS 

of  the    celebrated    "  WADE    &    BUTCHER"     Razors,    and    the    Original   Manufacturers 
of  Hollow  Ground  Razors,  can  with  confidence  highly         s-s.  <^l  TdVTS1 /r^ 5*? /\  r?  w 

recommend  their  goods  and  particularly  their  \~)  tS^££^3v^.fty^£T^>  Pg^ 
Brand  as  being  the  most  perfect  Extra  Hollow  Ground  Razors  ever 
manufactured  and  especially  suited  for  the  use  of  Barbers  and  for  priv- 
ate use.  Genuine  Razors  are  marked  with  one  of  the  following  Corpor- 
ate Trade  marks  : 


WADE  &  BUTCHER, 
SHEFFIELD,  ENGLAND. 


OR 


OR 


®ym »« 

JAMES  HUTTON  &  CO.,  Agents, 


FOR  SALE  BY  ALL  DEALERS  IN  HARDWARE,  CUTLERY  and  FANCY  GOODS 

Montreal 


CORRECT    ]WAHKET    QUOTATIONS 


METALS. 


Tin. 

Liamb  and  Flag— 

56  and  28  lb  ingots,  per  lb   . .  20,    21 
Straits "     ....  20,    21 

Tin  Plates—  Charcoal  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes $o  50  $5  75 

IX              "           6  75    7  00 

I.X.X.,       "           8  00    8  25 

Raven  &  P.  D.  Grades- 

I  C..  usual  sizes 3  75    4  00 

r  X               "              4  75     5  00 

tV'x           "                   5  75     6  00 

IXXX        "              6  75     7  00 

b.C.,12ixl7         3  50    3  75 

r,  X                               4  50    4  75 

DXt  """"      '  4  75    5C0 

Note. -Other  brands  might  be  shaded 

by  25c.  per  box. 

Coke  Plates— Bright 

Bessemer  Steel— 

I.C.,  usual  sizes    3  35    A  su 

I.C.,  special  sizes 3  60    3  7a 

Charcoal  Plates— Terne. 

Dean  or  J.G.  Grade- 

I  0  20  x  28,  112  sheets  . .     6  50    6  75 

I.X.  Terne  Tin 8  75    9  00 

Old  process  I.C. 13  W 

Charcoal  Tin  Boiler  Plates. 

Cooklev  Grade—  Per  lb. 

X.X.",  14x56,  50  sheet  bxs  ) 
'        14x60,  "  >  6c,    r,|c 

1-1x65,  ) 

Tinned  Plates 

72x30  up  to  24  gauge 6J    6J 

26        "     6}     7 

28       "    n    n 

Iron  and  Steel. 

Base  Price 
OommouBar,  per  1001b  ..  $185  190 
Refined      "  ••     2  35    2  65 

Horse  Shoe  "  ••    f  60    2  75 

!«;      ::    "     ::  S5  SS 

Swelish         »       ,    "              ■•     4  00    4  25 
Sleigh  Shoe  Steel 2  50 


Tire  Steel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb    0  10    0  14 

Russian  Sheet        "         0  10J  0  11 

Tank  Platesl-5  and  thicker  2  00    2  25 

Boiler  Rivets 4  50    5  00 


Boiler  Tubes. 


-inch 
-inch 


lOJc 

13J 


Steel  Boiler  Plate. 

I  inch  $2  45 

L6     "       2  35 

>£       "      ndthicker  2  25 


Sheet  Iron, 


8  to  20  gauge 
22  to  24      " 
26 


2  50 
2  35 
2  45 
2  65 


Canada  Plates. 


Alldull 2  50    2  55 

J  polished 2  55    2  60 

All  Bright  2  85 

Iron  Pipe. 

Wrought  674  to  70  p.c. 
Galvanized,  45  to  50  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  57J  p.c. 

Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 4J,  4} 

26gauge,  "       4},  5 

28     "  "       5,    oi 

Gordon  Crown— 

16  to  24  gauge,  per  lb   4J,  4J 

26  gauge,  "         4 I,  4} 

28      "  "         4},  5 

Note— Cheaper  grades  about    i  cen 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 6    6  3-5 

4 

4 


1 

5-16 
% 
7-16 

Vi 
% 


a 

41 

u 

n 


2i 

...2  4-5 


Trace,  per  doz.  pairs    $3  60    5  90 

German  coil,  per  100  It  ....165  2  70 
Jack  chain,  iron,  single,  per 

doz  yards 0  13    0  50 

Jack  chain,  double,  per  doz 

yards 0  15     

Jack  chain,  brass,  single,  per 

doz  yards 0  20    110 


Copper — Ingot. 

English  B.  S   ton  lots  0  10§  0  11 

Lake  Superior  0  10J  0  11 

Bolt  or  Bar. 

Cut  lengths,  round,  i  to  |  in  .$0  20  $0  22 
"  round  &  square 

1  to  2  in 0  19    0  21 

Vote—  Complete,  lengths  abou    ufteen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

TJntinned,  14   oz,  and  light, 

16  oz,  14x48  and  14x60   $0  14    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  14J  0  16^ 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
3  cents  per  pound. 
Planished  and  tinned,    14x 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb..  0  16    0  17 
35  to  45      "  "        ..0  Ui  0  15J 

50  lb  and  above  per  lb  0  14    0  14$ 
Boiler  <£  T.  K.  Pitts 

Plain  Tinned   per  lb 0  19 

Spun  " 0  23 

Wire. 
Pure,  in  coils— 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  18  0  20 

27  to  30      "      ..  0  20  0  21 

30  and  up 0  23  0  26 

Sheets,  hard-rolled  2x4  ft...  0  21  0  23 

Zinc   Spelter. 

Foreign,  per  lb 0  04J  0  04} 

Domestic    "      0  04}  0  04| 

Zinc  Sheet. 

5  cwt  casks 0  04| 

Part  casks 0  05 

Lead. 

Imported  Pig,  per  lb 0  2}    0  02J 

Domestic  "       0  02J 

Bar,  1  pound 0  94$ 

Sheets,  2$  lbs,  sq.  ft,  by  roll  0  04$  0  04} 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  04J  0  04$ 

Note— Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  par  lb  and  30  p.c. 
discount. 


Note — Cut  lengths,  net  price  ton  lots 
30  and  10  p.c.  dis.;  waste  pipe,  in  8ft 
lengths  lists  at  7$c. 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  13$  0  14 

Standard  0  12i  0  13 

Wire 0  17"  0  19 

Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony, 

Cookson's,  per  lb  $0  10$  0  11 

Other  makes"     0    9j ,0  10 

White  Lead. 

Pure,  Assoc,  guarantee,    ground 

in  oil,  25  lb.  irons,  per  cwt  4  50  4  75 

No.  1  Do "  4  50 

No.  2  Do "  4  25 

No.  3  Do "  4  10 

Prepared  Paints. 

(In  J,  $  and  1  gallon  tins.) 

Pure,    per  gallon $105 

2nd  qualities    "      0  90 

Barn(inbbls)  0  80      0  90 

Colors  in  Oil. 

(251b  tins,  Standard  Quality.) 

Venetian  Bed,  per  lb 0  05 

Chrome  Yellow    "      0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green   0  09 

Chrome    "        0  08 

French  Imperial  Green o  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwt  1  35  1  40 

"       (J.F.L.S.)"        "  2  75 

"      Roval         "        "  1  10  1  15 

Venetian  Red,  (best)    "       "  1  80  l  90 

English   Oxides    per  cwt       3  00  3  25 

Ss  «  }  ••   "    i«  i-N 

Paris  Green,  per  lb  0  15    0  16 

Burnt  Sienna,  pure,  per  lb  0  08} 

Burnt  Umber      "       0  05 

do      pure  0  08 

Drop  Black  "       0  09 

Chrome  Yellows"       0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

ChromeGreons  "      0  12 

Golden  Ochre  0  03} 


HARDWARE 
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Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  69 

Extra         '  "        0  90 

Brown  Japan  "        0  65 

Brown  Japan,  Turpentine  p.  gal.  0  85 
No.  1  Carriage  •'       1  30 

Gold  Size  Japan       per  gal.  1  00    1  20 
Pure  Orange  Shellac       "       1  95    2  05 

Hard  Oil  Finish       130 

Oil  Shellac 1  40 

White  Shellac 2  25 

Ianseed  Oil  (in  bbls) 

Raw,    pergal  0  £3    0  54 

Boiled        "       0  56    0  57 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal    0  41    0  42 

Castor  Oil. 

Best,  perlb 0  06i  0  06J 

Cod  Oil. 

Cod  Oil,  per  gal 0  50    0  51 

Glue  (in  bbls) 

Common 0  07J  0  08 

French  medal 0  09J  0  (9$ 

Cabinet,  sheet 0  11    0  12 

White.extra  0  16    0  18 

Gelatine   0  20    0  30 

Strip   0  16    0  18 

Coopers    0  19    0  20 

A  1  clear  0  09 

Liquid  Glue— F.  LePage's,  dis.  20  to 
25  per  ct.  off  list ;  Munn's,  dis.  25  to  30 
per  cent,  off  list. 


Axle  Grease. 

Per  gross  7  00  13  00 

Bath  Tubs. 

Zinc  discount 4  00    4  25 

Copper,   discount,  50  p. c.  off  Revised 

list. 
StoelClad20p.c.  dis. 

Bells—  Hani. 
Brass,   60    to  66J. 
Nickel  50  and  10  to  60  p.o 
Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 
Cow. 
American  make.discoun  t  60to60  and    Portland,  car  load  lots 


Carpet  Sweepers. 

Bissell,  per  doz 22  50 

World  '  21  75 

Daisy,  " 24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  RapidB,       "       30  00    33  00 

Cartridges — •SeeAmmunition . 
Castors, 
Bed,  new   list,  dis.  50pc.  )  to  50  and  5 
Plate  dis.50pc    j     percent. 

Cattle  Leaders, 

No  31  and  32,  per  gross 8  50  1125 

Cement. 


Glass.—  Window. 
Box  Price. 


Star. 


5  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American, eacn 2  00 

House 
American,  per  lb 0  35 

Bellows. 

Hand,  per  doz  3  35 

Moulders' 


5  00 


0  40 


4  '(5 
7  50  10  00 


Thorold 

Queenston       "  

Napanee  "  

Chalk. 
Carpenters'  Colored,  per 

gross 0  45 

White,  lump,  per  cwt   0  60 

Red 0  05 

Crayon,  per  gross   0  14 


2  7(1 
1  10 
1  10 
1  10 


0  75 
0  65 
0  06 
0  18 


Chisels — Socket,  Framing  and  Firmer 


Blacksmiths'   discount   35,40  percent   American, dis  70  and  10  per  cent . 


Belting. 

Agricultural,  50  per  cent. 
No.  1,  leather  dis.  40  &  5  p.c.  to 45  p.c. 
Best,  ditto, 30  to  33£  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits— Auger. 
Gilmour's  dis  60  per  cent. 
Excelsior,  discount  60percei.i. 
Rockford  Common,  65  to  65  and  5  p.c. 
"        Perfection,  50  and  10  per  c. 
Kim  Fire  Fistol,  dis.40to  45  p.c.  Amer.  jauuing>s  (jen  net  list  to  5  p.  cent  dis 
Rim  Fire  Cartridges,  Dom.  50&5p.c. 


Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85     4  00 

Churns 
Daisy  or  Leader,    dis.    from   factory 


Size 
United 
i  nches 

14  to  25 

26  to  40 

41  to  50 

51  to  60 

61  to  70 

71  to  80 

81  to  85 

86  to  90 

91  to  95 

96  to  100 
101  to  105 

106  to  110 

111  to  115 

Ordinary. 
1st  break. . . 
2nd       " 
3rd       " 
4  th       " 
5th 
6th 
7th 


Per 

30  ft 


11  5 
1  30 


Per 

100  ft. 

2  20 
2  50 

2  90 

3  20 
3  5o 

3  90 

4  40 

5  00 


Double 
Diamond 
Per 

50  ft.  100 


1  50 
1  75 


Pitteington. 


4  00 

4  50 

5  00 

5  75 

6  50 

7  75 
9  CO 

10  50 
12  00 
14  00 
16  00 


$2  70 
•i  00 
3  lo 
3  40 

3  65 

4  15 
4  C5 


60  and  2Vi  per  cent.   From  stock  60   2nd 


Picture  Glass 
Pil  kington's  ordinary. 
1st  break    4  40 


HARDWARE. 

Ammunition — Cartridges 
B.  B.  Caps,  50  and  5  per  cent 


Rim  Fire,  Military,  net  list,  Amer 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  pistol  sizes, 

Dom.  30  per  cent. 
Central    Fire    Cartridges,    sporting 

and  military,  15  and  5  per  cent. 
Central  Fire,  Military  and  Sporting,    Clark's, 

Amer.  net  list.     B.B.  Caps,  discount    Diamond 

45  p.c.    Amer. 
Loaded   and    empty  Shells,  "  Trap  " 

and  "  Dominion  '   grade,25  p.c 
Shot. 
Canadian,  common,  20  per  cent. 
Brass  Shot  Shells,  65  and  10  p   c. 
Primers,  30  per  cent. 

Wads. — Baldwin's. 

per  1  b 
Best  thick  white  felt  wadding, 

in  $lb.  t>aKs l  00 

Best  thick  brown  or  grey  felt 

wads,  in  $  lb.  bags 0  70 

Best  thick  white  card  wads,   in 

boxes   of   500    each,    12   and 

smaller    gauges 0  99 


Car. 
Gilmcur's,  47$  to  50  percb*it 
Expansive 

Clark's,  15  per  cent. 
Excelsior,  10  percent. 
Gimlet 

per  doz 0  65 

Shell  "       1  00 

Nail  and  Spike,  per  gross    2  25 

Blacking,  (Catchpole's). 

No.  1,  Egyptian  Blacking 


0  90 

1  50 
5  20 


9  00 
4  50 


Blind  Rollers. 
Annex     per  doz.     1 


Mascot 
Erminie 


25 
1  35 
1  12 


Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  70  and  10  p.c. 
Tire,  dis   60  to  60  and  10  per  cent 


0  85 


3  40 
3  20 


Best  thick  white  card  wads,  in  Stove,  dis., k0  and  10  p.cf 

boxes  of  590  each,  10  gauge 0  35    Elevator,  dis.,  35  to  40  p.  c. 

Best  thick  white  card  wads,   in  Machine,  dis.,  70  to  70  and  10  per  cent 

boxes  of  500  boxes,  8  gauge 0  55  _  „      .. 

Thin  card  wads  in  boxes  of  1000  Boring  Machines. 

each,  12  and  smaller  gauges...    0  20    Complete,  with  Augers,  ea.    5  00    7  5C 
Thin  card  wads  in  boxes  of  1000  Braces. 

each,  10  gauge..... 0  25    Barbers  )  6  00    7  To 

Thin  card  wads  in  boxes  of  1000  Barber's  Ratchet 10  00  1100 

each, 8  gauge ........  0  45    Parnler8. 2  00    2  75 

Chemically  prepared  black  edge  MUlar'S  Kails  15  50  29  00 

grey  cloth  wads,  in    boxes  of  p.  M 

250  each—  Brackets— Shelf. 

11  and  smaller  gauge  0  65    T  ,  Canadlan  „„r 

9  and  10  gauge 0  75    J »P» nned  Canadian,  per 

7  and  8  gauge 0  90 

5  and  6  gauge 1  10 

Superior    chemically    prepared 

pink    edge,    best  white  cloth 

wads,  in  boxes  of  250  each — 

11  and  smaller  gauge 1  15 

9  and  10  gauges 1  40 

7and8gauges 1  65 

and  6  gauges )  90 

Anvils 

Perlb 0  10    0  12$ 

Anvil  and  Vice  combined 

each 4  50 

Augers. 
Gilmour's,  discount50  per  oent. 
Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole, Vaughan's,  each    1  35    l  60 
Excelsior,  Jennings',  discount  50  pei 

cent. 

A  wis. 
Sewing  per  gross. 

Pegging,  " 

Brad, 

"  handled  " 

Saddlers'  " 

Awl  Hafts. 
Patent  Peg,  per  gross. 

"     Sewing, 


Berlin  Bronze  Cana'n   ... 
Broilers. 
Light,  dis. 65  to  67$  per  cent. 
Reversible,  dis.,  65  to  67$  per  cent. 
Vegetable,  per  doz,,  dis.  37$  per  cent 

Henis,No.8        "      6  00 

"    No.  9        "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz    500    4    23 

Butts — Brass . 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  and  5  to  65  5  pc.  and 
5  per  cent. 


per  cent. 

Clamps. 
Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60     4  00 

Enterprize,  No.O   l  35 

"  No    2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60$  to  65  p.c. 
Cradles,  Grain. 
Canadian,  discount  25  to  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list; 

dis.  40  per  cent. 
Hart  Mfg.  Co.,  (boltdies)  (Amer.  list) 
dis.  25  per  cent.  , 

Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz 0  88    160 

English,     "        2  00     4  00 

Draw  Knives. 
American,  dis.  70  and  10  p.c. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  per  doz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37 J  to  40  per  cent. 
Standard,  dis.  47$  to  50  p.  c. 

Elbows — Stove  Pipe 
$1.00  to  $1.65  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30    0  6i 

Wine,  per  doz   130    2  25 

Star,  "  2  80    3  90 

FennsCorkstops,  No  9.  p.doz 1  70 

Petroleum,  per  doz 4  50    6  50 

Files  and  Rasps. 
Kearney  &  Foote's  discount  Am.  Lisi 

57 J  to  60  per  cent. 
Black  Diamond,  50  &  5  per  cent.  dis. 

to  50  and  7$  Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Toronto  File  Co.,  50  aDd  10  to  60  p.c. 

Amer.  list 
Jowitt's, dis. Can.  list,  25pc.  to  27$  p.c. 
Globe  File  Co.'s  disc.  60  per  cent. 
Horse    Rasps,  Kearney  &  Foote's  dis 

Am  list,  50  p.c.  to  50  and  10  p.c. 
Horse  Rasps,  dis.  45  p.c.  Amer.Hellers 
Horse  Rasps,  Spencer's,  dis.  Can.  list 

40  p.c. 
Horse  Rasps,  Toronto  FileCo.,  50  and 
10  p.c,  Amer.  list. 

Fluting  Machines. 

Each 0  60    2  00 

Forks. 
Hay, Manure,  etc, dis. 40  to  45  p.c. 
Freezers,  Ice  Cream. 


3rd 
4th 
5th 
6th 
7th 


4  70 

5  40 

5  90 

6  50 

6  9C 

7  70 


C  65 

1  59 

0  65 

1  25 

0  85 

1  60 

3  60 

7  3C 

0  45 

1  60 

■•:::•;} 


7  25     8  00 


Awl  and  Tool  Sets. 
Millar's  Falls,  per  doz....     2  80    8  30 

box 6  00  12  00 


Gen  Bronzed, perpair 

Can  Openers. 

Acme,  per  gross   9  00 

Sardin    Scissors,  per  doz.  3  75 
Card. 

Horse,  per  doz 0  60 

Carpet  Stretchers. 

American,  per  doz 100 

Bullards  "      6  50 


0  40    0  65 


50    to   50 


3  50 


Wrought  Steel. 
Fast  Joint,  dis. 65  &  10  to  70  and  5  p.c.    cem  dfs57Tto  eo'per'cent* 
Loose  Pins,  "    65  &  10  to  70  and  5  p.c.    sherard''s     Lightning,  dis." 
Berlin  Bronzed,  dis.  <0,  70  and  5   per       and  10  p  c 
cent.  , '      ,.  „ 

Fruit  Presses. 

Henis',  per  doz  3  £5 

Enterprise,  discount  10  p.c. 
10  00   Shepard's  Queen  City,  dis.  15  p.c: 
*  50  Fry  Pans. 

Acme,  discount  55  to  60  per  cent 
Gauges — Marking,  Mortise,  etc. 
Stanley's,  dis. 50,  55 p.  c. 
50  Wire  Gauges 

..     Winn's  Nos.26to33,  each    165 


1  00 


Gas  Fittings  and  Staple   Brackets 

Jas.  Barwell,  Toronto— Dis.  20  to  25  p. 
c,  free  of  du*y.  Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each   *:    30    

Enamelled"      0  55    

Grindstone  Fixtures. 

P.  S.  &  W.,  per  doz 3  88     4   25 

Hammers — Nail, 
Maydole's    net  list  to  5  per  cent,  dis 
Can.  discount  25  to  27$  p.c 
Tack. 

Magnetic,  per  doz  l  lo    l  50 

Sledge 

Canadian,  perlb 0  12$  o  13 

Ball  Pean. 
English  and  Can.,  per  lb       0  25    0  30 
Handles. 

Axe        per  doz 00    3  50 

Store  door    "     i  oo    180 

Chest,  per  doz  pairs  o  40    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer   "        3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  35 percent.  to40p.c. 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.c 

Saw. 

American,  per  doz   l  00    1  25 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz  0  50    0  8C 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 

Door 4  and  5  inch,  perpair    0  40    0  80 
Lanes,  50  to  50  and  5  p.c. 
Hatchets. 
Can.,  dis  40  to  42$  p  c. 
Hinges. 
Blind,  Parker's, dis.  60  to  60  and  10  p.c 
"       hepard's  Noiseless,  dis. 60  p.c 
"  "    Buffalo,  dis  60  to  70  p.c 

Light  T  and  strap,  dis  65  to  70  p.c 

Heavy,  per  lb 03  3-5    0  04j 

Screw   hook  and  hinge— 

6  to  10  in. ,  per  set 0  00    0  03J 

12  up  "        0  CO    0  02§ 

Per  doz.  set 

Screw,  Eureka '  13    180 

Gate, Clark's 150    2  20 

"       Shepard's,  dis  50  to  60  p.c 

Per  doz.  pairs 

Spring     1  35    1  40 

"    Shepard's  Samson   1  75    1  90 
Hoes. 
Garden,  Mor  ar ,  etc. .discount  40  to 
45  per  cent. 

Planter  doz 4  00    5  0i 

Hooks — Cast  Iron 

BirdCage,    perdoz 0  50    lit 

Clothes  Line,    "        0  27    0  63 

Harness,  "        0  72    0  88 

Hat  and  Coat,  per  gross      100    3  00 

Chandelier    perdoz 0  50    1  00 

Wrought  Iron. 
Wrought  Hooks  and  Staples,  Car. 

dis.  40  and  5  to  40  and  10  percent. 
Wrought  Hooks  and  Staples,  Amer 
2  40     dis.  75and  lOto  80percent. 
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HARDWARE. 


Wirt. 
Hat  and  Coat, dis.  5?  to  60  p.c 

Itelt,  per  1,000 0  60     2  70 

Screw,  bright,  Bng..  dis.  60  per  cent. 

Horse  N:ii  l.- 
Canadian, dis.     60  to  60  and  2$  p.c. 
Horse  Shoes, 

F.O.B.  Toronto  &  Hamilton S3  80 

Snow,        "  "  ...     3  90 

F.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  Picks. 

Star.perdoz 3  00   3  25 

Kettles. 
Brass  spun,  7$  per  c.dis.  off  new  list 
Copper,  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 
American,  60  and  10  to  65  and  5  p.c. 

Keys 
Lock,  Can, dis  50 p.c. 
Cabinet, Trunk,  and  Pad- 
lock, Am  per  gross 1  60    4  "5 

Knobs. 
Door,  japanned,  and  N.  P.,  85  to  3  00 

per  doz. 
Bronze,  Berlin,  per  doz   ..     2  75    3  25 
Bronze  Gem,         "        ....    6  00    9  00 
Sava  "         ■■••     8  75  10  00 

Shutter    porcelain,  F  & 

Tj    screw,  per  gross SI  30    4  00 

Knives. 
Clauss,  bread, cake  andparingkrJives 

$7.80  per  doz.  nett. 
Hay  Knives,  spear  point,  L  or  T  hdle 
45  per  cent.  dis. 

Lightning,  per  doz 8  40    14  00 

Heaths,  45  per  cent.  dis. 
Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
9alvanized,  1  87    3  85 

King,  wood,  "  2  75     2  90 

"       glass  '  4  00    4  50 

All  glass,  '  1  20    1  30 

Lines. 

Pish,    pergross  1  05    2  50 

Chalk,  "  1  90     7  40 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &  Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,   40  to  42$  p.c. 

Padlock. 
English  and  Am.  par  doz        50    6  00 
Scandinavian,  "  1  00    2  40 

Eagle,  dis.  percent, 15  to  17$  pc. 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs', hickory      "  1  25    3  75 

Lignum  Vitse,  "  3  85    5  00 

Caulking, each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis      00  to  25 
per  cent.  dis. 

Home,  each 

Mincing  Knives. 

American,  per  doz   42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  percent,  65  to 
70  to  70.10  per  cent 

Nails. 
Cut  Nails(Iron) 

1.  Either  Canada  or  Amer.    Pat'n. 
Basis— 50  to  60  dy 185    190 

40dy 1  90    1  95 

30  dy 1  95    2  00 

20, 16&12dy....     2  00    2  05 

10  dy 2  05    2  10 

8  &  9  dy 2  10     2  15 

6&7  dy i  25    2  30 

2.  Amer.  Pattern  Only 

from  4  to  5  dy  ..     2  35    2  40 
3dy.(lath) 2  85    2  90 

3.  Canada  Pattern  Only 

from  4  to  5  dy  ..     2  35    2  40 

3  dy.  (lath) 2  75    2  80 

3  dy.  A.P.  Fine     3  45    3  50 
Cut  Nailststeel)  AddlOc.  totheprices 

in  list  for  iron  nails. 
Wire  Nails,    75,    10  and  5  per  cent  ; 
3  per  cent,  cash  delivered  in  lota 
of  10  kegs  or  more. 
Brads  &  Moulding  Nails,    75, 10  and 
5  per  cent,  from  new  list. 
Nail  Pullers. 

uterman  &  American 1  85    3  50 

Nail  Sets. 

pergross 
Sauare,  round  and  octa- 
gon             3  38    4  00 

Diamond 12  00  15  00 

Netting. 
Poultry,  65  to  65  and  5  per  cent. 

Oil. 
Canada  Refined  Oil  (Toronto)  14       15 

Carbon  Safety     "     0  17    0  1« 

Canada  WW.     "      0  20    0  22 

American  W.W."     0  25 

S  R.  Seal  per  gal  0  63    0  65 


3  50 


3  30 


4  25 
3  60 


9  00 


3  00 
1  00 


Oilers. 
McClary's  Galvan.  Iron 
Oil    Can,    with    Pump, 

per  doz 19  50 

Zinc  and   Tin,  dis.    50,  50  and  10. 

Copper,  per  doz 1  25    3  50 

Brass,  "       I  50 

Malleablo,  dis    ab  per  ct. 
Pails. 

Galvanized,  per  doz  2  25 

Pencils. 

Dixon's,  per  gross 100 

"        Carpenter 2  25 

Picks 
Par  doz 6  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65 
Brass  Head,  "  40 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent    American  dis. 57$ 
Wood,  fancy  Canadian, or  American 

35  to  37$  per  cent. 

Bailey's(Star.R  &  L.Co.)42$  to45p.c 

Miscellaneous,  dis.  15  to  17$  per  cent 

Bailey's  Vic  tor,  dis.  15  to  17$  per  cent 

Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.  dis 

37$,40p   c. 
Button's  Imitation,    per 

doz 5  00    9  00 

German,  per  dcz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  and  10  p.  c. 
Poppers. 

Corn,  square,  per  doz 135    2  00 

Pruning  Shears. 

Per  doz 4  00 

Pulleys 

Hothouse,  per  doz 

Axle 

Screw  

Awning 

Pumps. 


Hand,  Disston's,  dis   15  p.c. 
S.  &  D  ,  dis.  35  oercent.  to  40  p.c. 
CrossCut,  Disston's,  per  ft.  35  to  55 
S  *  D   dis.   35  p  c.  on  Nos  2  and  3. 


40 


3  50     4  50 
10  75 


65    4  0,1 


5  50 


55 

1 

00 

22 

33 

27 

1 

00 

35 

2 

50 

Hack, complete,  each.. ..        75 

"       frame    only  

Saw  Sets. 
•'Lincoln"      McMillan    & 

Haynes,  per  doz 

Scales. 
Canadian  List,  dis.  40 to 40  and5p.c 

Scale  Beams. 
Canadian,  B   S.  &  M.  dis.  40  p.  c. 
Scrapers. 

Box,    perdoz  2  10 

Foot,        "  

Screens. 
Window,  patent,  perdoz 

Door,  per  doz 

Screw  Drivers 

Sargent's,  per  doz 

Sc  r  6  w  s 
Wood,  F.  H.,  Iron,  and  Steel,   80  per 

cent.,  dis. 
Wood,  R.H.      "        75  per  cent.  dis. 
"      F.  H.  Brass77$ 
•'      R.  H  72$       " 

Diamond    Point  wood    screw   nails 
bright,  dis.  77$  and  20  per  cent . 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount 40  to 45  percent. 
Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis. 75  perceuo 
B.  &  W,  N.  P  ,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
Miua.,  dis.  75  @  to  75  and  10  percent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"        N.P,,  70  per  cent. 
Clauss,  Full  nickel,  60  p.c.  off 

"      Japanned  handles,  67J  p.c.  off. 
Sheaves 


Trunk  Tacks,  dis.  57$  per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  62V4  p 
Cigar  Box  Nails,  dis.  45  percent 


2  75    ShoeFinders'TacKS.EO  per  cent. 
75    Shoe  Nails,  Hungarian  Nails,  etc.,37$ 

percent. 

Tape  Lines. 
7  50    English,  ass  skin  per  doz.  82  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman  s,      each  0  90    2  85 

steel, each  .    0  80    8  00 
Thermo  meters. 
Tin  case  &  dairy, dis. 75p.c 
4  50  Thimbles.  l 

3  50    Asbestos, rilled,  per  doz. ,35  to  40  p  c. 
Ties. 

Cow, perdoz 1    '.     2  50 

Tinner's  Tools. 
P.S.&W.,netlist. 
Canadian  15  to  35  per  cent  dis. 

Tinware. 
Stamped, dis.  Assnlist,70,andl2$per 
cent,   to   70    and  25  p.c.  on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "        "  " 

Transom  Lifters 
Payson's,?2.60  to  $5.00  per  doz. 

Traps 
Game, Newhouse,  dis  33$  p.c.  to  35  p.c. 
Game.H  &  N.,P.  S.  &  W.  orSteel,  60 
and  10  to  67$  per  cent. 

Mouse,  per  doz  0  35    1  50 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz    4  75    9  00 

00  10  50 


Rumsey  or  Canadian  Cistern  57$  to     Sliding  Door,  per  set 

60  per  cent. 
Pitcher  Spout.  65  to  67$  p.c 
Canadian  Cistern  60  to  62$  p.  c.from 

factory. 
Canadian  Pitcher  Spout  67$  to  70  p.  c. 
from  factory. 

Punches 

Saddler's,     perdoz l  00    185 

Conductors'       "       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  perinch     100 

Putty 

Bladder,  per  100  lbs 15        2 

Tins,  lbs   2  50'   2  75 

Rail. 

Barn  Door,  per  foot 3         3$ 

Sliding  Door,        "       3J        3$ 

Lanes,  3|  to  4c.  ft. 

Bakes. 

Cast  Steel  and  Malleable  Canadian 

list  dis.  40  to  45  percent. 

Razors. 

Boker's,  perdoz    7  50  1100 

Wade  &  Butcher's      "         3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent   cash  30  days. 
Copper  Rivets,  dis.  50  percent. 
Iron  "  "    55  and  10  p.c. 

Tinned  and  Black  Rivets,  55  &  10  p.c. 
Burrs,  Iron,  50  and  10 
Terms,  4  mos.  or  3  p.c.  cash  30  days 
Rivet  Sets. 
Canadian  dis.  30,  35  per  c. 

Rope         Per  lb. 

Sisal.    Manilla. 

7-16  in.  and  larger 7*        gv 

■4,5-16,  %  in 8        10 

Cotton,  per  lb 18        20 

New  Zealand g$         9 

Russia  Deep  Sea,  per  lb..       12$      13$ 

Jute    "     ...       06§      07$ 

Rules. 
Boxwood,  dis.  80  to  80  &  10  p.c. 
Ivory,  dis  37$  to  40  per  cent 

Sad  Irons. 

Mrs.   Potts,  per  set       75     .  80 

"  N    P.         '  1  00    1  05 

Sad  Heaters. 

Dome,  Shepard's, per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&  A.,  sand,  40  and  5to  45  per  cent. 

Emery,  per  quire 55        so 

Sash  Cord 

Perlb 22       50 

Sash  Locks. 
Triumph  and  Morris, dis37$,  40per 
cent. 

Kempshell's   dis.  40,  62$  per  cent. 
Canadian,  dis.   45,50  p.  c 
Sash   Weights. 

Sectional,  perlb 1} 

Saws. 
Crosscut,      McMillan      & 

Haynes,  per  ft  0  49    0  70 

"Empire"     EcMillan     & 
Haynes,  perdoz  750 


77     1  40 


1  15 

1  35 

2  3C 

1  80 


1  35 

1  60 

2  45 
2  25 


Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz 

"  tinned, 

Tin  Rim, 

"  black,       " 

Snaps 
Harness,  German,  dis  35  per  cent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  J  or  Yt  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Per  lb 0  28    0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves. 

Wood,  English  1  80    5  00 

Iron,  American  135    2  35 

Spoons  and  Forks. 

TeaSpoons  pergross    7  50    12  00 

Dessert  "       ....         "         21  00  

Table       "       ....  "  30  00    30  00 

Dessert  Forks...         "  24  00  

Medium      "      •••         " 
Table  "       •• 

Squares 

Iron,   perdoz   165     2  90 

Steel,  dis.  80  and  5  to  80  and  7tf  p.c. 
Try  aud  bevel,  dis.  50  to  52$  percent 

Staples. 
Fence,  galvanized,  per  lb  3$ 

Wroughtlron,    dis.  80  to  80  &  5  p.  c. 
Stocks   and   Dies,  Amer.   dis.  25  p.c. 

Stove   Polish,   (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz 1  75 

No  1,  Stove  Paste,  per  gross S  00 

-2        "  "  "         "       ....     4  80 

Stone. 

Washita,  perlb 0  25 

Hindostan,  per  lb 0  06 

"  Slips,   per  lb 

Labrador,   perlb 

"  Axe,    " 

Turkey 

Arkansas  " 

Water-of-Ayr    " 

Scythe,  per  gross 3  50 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut,  Carpet  Blued, gimp,  60  per  cent 
"  tinned,  dis.  70  per  cent. 

Swedes'  iron,  blued  ortinned,  dis.  50 

per  cent. 
Upholsterers"  dis.  50  per  cent. 
Copper  Nails, dis.  62$  per  cent. 

"       Tacks,  45  per  cent. 
Clout  Nails,  dis.  00  to  67$  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  60  to  65  per  cent. 


9  00 

0  21 
0  60 
0  18 
0  45 
0  3fi 
0  5b 
6$ 
0  8 
0  7 
0  6J 
0  8 


6  00 
4  50$ 

7  00 
0  13 
9  00 


Brade's 

D   &  S.,  discount  35  p.c. 
Triers. 

Butter,  per  doz 6  25 

Twines. 

Bag,  Russian,  per  lb 0  00 

Wrapp'g.mottl'd.pr.pack    0  50 

"  cotton,  per  lb..     0  17 

Mattress,  per  lb    0  33 

Staging        "         0  27 

Broom         "■        0  30 

Binding,  Common  Sense-    

"         Blue  ribbon 

"         Red  cap 

"  Sterling   

"         Prison    

On  prison  made  twine  freight  is 
prepaid  to  any  railway  station  in 
Ontario. 

Vises. 

Hand, perdoz 4  00 

Bench,  parallel,  each 2  00 

Coach,  each  6  00 

Peter  Wrights,  per  lb 0  12 

Pipe,  each 5  50 

Saw, perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz    4  01    8  50 

Washers  "Iron,"  40  percent.,  4  mos. 
or  3  per  cent. 

Well  Wheels. 
Amer. .perdoz.  8,10  &  12  in.    3  38    6  Ou 

Wire. 
Brass  Wire,  16  to  25  wire  gauge,  18  to 
24c.  lb. 

J '  x?  Copper  Wire,  17$  p.  c.  dis. 

ib  o0  Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
[In  lots  of  1000  lbs.,  annealed  oiled, 
and  annealed  and  galvanized, freight 
will  be  prepaid.] 
Bright,  Coppered  steel  and  spring  20 

Ser  cent  f.o.b.  Montreal,  Toronto  or 
Hamilton. 
Broom  Wire  5J  to  6Jc.  per  lb. 
Clothes  Line  Wire,  19  gauge,  per  doz 

coils 3  95 

Wire  Fencing. 
Galv.2barb,2$&5in.apart 
"      4       "     4   &  6  "       " 
"    Plain  twist,  all  deld 
"    Steel  thorn  and  rib- 
bon  

"  Lock  Barb,"  4  point   

Ditto  Glidden  2  point  

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points 

Steel  staples  

Terms,  60  days  or  2  percent 
days. 

Wire  Cloth 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.lOOsq.ft    185    190 

Wrenches. 
Acme,  35  to  37$  per  cent. 
Agricultural,  70  and  10  to  75  p.c. 
Standard,  dis.  60, 60  &  lOp.  c. 
Coe's  Gen'ne,  dis.  3  2$  to  35  p.  c  dis. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  e<ich    ..     2  00 

S.,  perdoz 5  80 

G.  &K.'sPipe    "      

Burrell's    "     eac-i 

Pocket,  perdoz 125 
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0  13 
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}3$ 
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3$ 

3% 

43 

5 

4$ 
41 
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BUY  COPY  OF 
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AT 
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Starting  a  Hardware  Store. 

What  Hardware  Dealers  May  Sell. 

System  in  the  Store. 
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THE  CANADIAN  RUBBER  (O'Y 

Of  Montreal  and  Toronto. 
CAPITAL,       -       -       $2,000,000. 

MANUFACTURERS    OF 

First  Quality  Rubber 
Boots  and  Shoes,  Supe- 
rior Quality  Rubber  Belt- 
ings, including  The  For- 
syth (Boston  Belting  Co.) 
Seamless,  Rubber  Belt- 
ing. For  which  we  are  Sole 
Agents  and   Manufacturers  in  Canada. 

We  hold  the  P  atent  and  Right  to  Manufacture 
in  Canada. 

THE  PATENT  PROCESS  SEAMLESS  TUBE  HOSE 

We  Make  all  Our  Hose  l>y  this  Process. 

ASK  THE  MERCHANT  YOU  DEAL  WITH  FOR  IT  AND  TAKE  NO  OTHEH. 

Rubber  Packings,  Valves,  Gaskets,  etc. 

Head  Office  and  Factory,  Montreal.         J.  J.  McGILL,   Man. 

WESTERN   BRANCH  : 

Cor.  Front  and  Yonge  Streets,  TORONTO. 
J.  H.  WALKER,  Manager. 


WE  WANT  TO  HEAR. 


WHEN  YOU  NEED 


RUBBER  HOSE. 


OUR  BRANDS 


"Maltese  Cross,"  "Extra  Quality,"  (Black  or  White), 

"Kinkproof,"  (Wire  Bound),    "Antimony,"  (Red), 
"Lion,"  "King,"  "Leader,"  "Fairy,"  (Cotton). 

The  Gotta  Percha  &  Rubber  Mfg.  Go. 

61-63  FRONT  ST.  W.,  TORONTO.     OF  TORONTO,  LTD. 
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The  invariable  way 
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Alton,  Aug.  nth,  1894 

Messrs.  J.  &  J.  Taylor, 

Toronto 

Dear  Sirs,— We  had  one  of  your  fire- 
proof safes  in  our  carriage  factory  which 
was  destroyed  by  fire  on  the  5th  inst  , 
and  after  it  got  cool  we  opened  it  by  the 
lock,  and  found,  much  to  our  satisfac- 
tion, that  all  our  books,  papers,  and 
notes  of  much  value,  were  in  perfect 
condition,  (although  the  safe  was  red 
hot  for  hours),  thus  saving  us  from  a 
great  loss.  We  are  now  ordering  an- 
other from  your  agent.  We  cannot  speak 
too  highly  of  your  safes. 

Yours  very  truly, 

(Signed)     Barber  &  Bro. 

Carriage  Builders. 


with  Taylor's ! 


Brandram  Bros.  &  Co, 


ROTHERHITHE,  LONDON,  ENG, 
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GENUINE 


Manufacturers  of 

The 
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Brand 
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*        B.  B. 

NO.  ONE 

WHITE  LEAD      B.  B.      WHITE  LEAD 

White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


For  samples  and  information  apply  to 


HENDERSON  &  POTTS 

Nova  Scotia  Paint  Works,  Halifax,  N.S. 
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MAGNOLIA  METAL 


-IN     USE    BY- 


EIGHT  LEADING  GOVERNMENTS. 

BEST    ANTI-FRICTION    METAL    FOB 

High-Speed  Engine,    Dynamo,    Rolling-Mill,    Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 

MAGNOLIA   METAL   CO., 


London  Office  :  75  Queen  Victoria  St. 
Chicago  Office  ;        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortland  Street,  NEW  YORK. 


Manilla  .  .  . 
Hardware  Manilla 
Leather  Manilla 
Brown  Wrapping 


PAPER 
FOR  THE 
HARDWARE 
TRADE 


ETC.,    ETC. 


THE 


E.  B.  EDDY 


(0. 


Hull,  Montreal,  Toronto, 
Quebec,  Hamilton,  Kingston, 
St.  John,  Halifax,  Winnipeg, 
Victoria,  St.  Johns,  Nfld. 
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To   the  Trade 


JUST  RECEIVED 


ALL    SIZES 


Solid 

Drawn 
Steel 


TUBING 


RICE  LEWIS  &  SON 


LIMITED 


HARDWARE  MERCHANTS 


.   .   .  TORONTO 


Copper 
Range 
Boilers 


a 


GUARANTEED 

Hydraulic  Pressure 
200  pounds 

GUARANTEED 

Against  Collapse 


55 


Patented  Aug.   1893 


1    m ''. 
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I    CHEAPEST  COPPER  BOILER  ON  THE  MARKET    | 
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"  Perfection  "  Inside  Seam 

ELBOWS. 

Strongest 
Handsomest 
Best 

16 

Different 
Kinds 


Standard  Patent  Stove  Pipe, 

Stove  Boards,    Coal  Hods. 

Order  All  Fall  Lines  Early. 


The  Booth  Copper  Co. 

TORONTO 


Manufacturers  and 
Patentees  .... 


Kemp  Manufacturing  Go. 

TORONTO,   ONT. 
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CUTTING  IN  PLATE  GLASS. 

RUMORS  are  rife  regarding  the  cutting 
of  prices  in  plate  glass. 

There  is  an  association  on  this 
article,  and  it  fixed  the  discount  at  35  per 
cent. 

All  the  large  dealers  are  not  affiliated  with 
the  association,  but  those  of  them  who  are 
not  are  in  sympathy  with  it  and  adhere  to 
the  fixed  discount  list,  which  is  tantamount 
to  being  members. 

The  source  of  the  cutting  is  no',  there- 
fore, the  big  dealers  outside  the  association. 
It  is  alleged  to  be  within  the  very  associa- 
tion itself,  and  also,  at  least,  with  one 
small  independent  dealer.  And  it  is  said 
that  evidences  are  not  wanting  where  a 
discount  of  40  per  cent,  has  been  allowed. 

Hardware  understands  that  the  dealer 
who  has  most  cause  to  be  aggrieved  is  a 
member  of  the  association.  And  his  eyes 
became  opened  to  the  cutting  that  was 
being  pract  sed  when  he  found  that  con- 
tracts which  he  had  tendered  for  were 
being  regularly  obtained  by  some  other 
tenderer  at  figures  below  the  Association 
'  price.    Then  he  raised  his  voice. 


DISPLAYING   CUTLERY. 

De  Wolfe  &  Dinsmore,  St.  Stephen, 
N.B.,  have  devised  a  useful  plan  for  holding 
and  displaying  cutlery,  especially  the  pocket 
varieties.     They  have    drawers  made  with 


glass  fronts  deep  enough  for  an  average 
knife.  Between  the  glass  and  the  wooden 
front  of  the  drawer  the  knives  are  placed  on 
end  in  small  sockets  bored  in  the  bottom  of 
the  drawer.  The  drawers  fit  close  to  the 
shelving  and  no  dust  gets  in.  Two  or  more 
packages  may  be  placed  in  each  drawer,  and 
one  sample  out  of  each  package  placed  be- 
hind the  glass.  They  make  attractive 
shelves.  The  idea  is  Mr.  Dinsmore's,  and 
the  drawers  were  made  by  clerks  in  spare 
time.  Each  drawer  is  about  \%.  inches 
square,  but  they  have  also  larger  drawers 
for  table  cutlery.  The  edges  are  painted  the 
same  color  as  the  other  drawers.  Each  has 
a  small  porcelain  knob  on  the  lower  edge. 
A  handy  clerk  in  any  store  could  make  a 
supply  in  his  spare  time.  The  idea  might 
easily  be  extended  to  other  articles.  In 
stores  where  rough  drawers  now  exist,  the 
outer  ends  could  be  transformed  into  plate 
glass  fronts,  and  their  ends  trimmed  down 
to  form  the  inside  end  of  the  drawer.  Care 
should  be  taken  to  fit  the  top  of  the  glass  as 
close  as  close  as  possible  to  the  shelf,  so 
that  as  little  dust  as  possible  gets  in. 


WHY  GLASS  WAS  NOT  ADVANCED. 

HARDWARE   intimated    a    couple   of 
weeks   ago   that  an  effort    was  being 
made  to  advance  the  price  of  window 
glass  on  the  Toronto  market  20  per  cent,  in 
consequence  of  the  sharp    advance  in  the 
Belgium  market. 

The  advance,  however,  has  not  yet  mater- 
ialized, nor  is  it  likely  to  for  the  present  at 
any  rate,  the  movement  having  evidently 
collapsed. 

The  particular  obstruction  to  the  consum- 
mation of  the  idea  regarding  higher  prices 
was,  as  far  as  Hardware  can  glean,  one 
house  which  has  an  unusually  large  and 
complete  stock  on  hand. 

This  house  has  set  its  foot  down  and  said 
there  shall  be  no  advance  so  far  as  it  is  con- 
cerned, and  of  course  when  one  large  house 


stands  out  like  that  it  would  be  folly  for  the 
others  to  put  their  prices  up. 

There  is,  however,  a  steadier  feeling  in 
prices  in  sympathy  with  the  primary  mar- 
kets, and  with  this  Toronto  dealers  will,  in 
the  meantime, apparently  have  to  be  content. 


DEFECTS  IN  HOME  WHITE   LEAD. 

THE    Maritime    Provinces     have     for 
many  years  been  accustomed  to  the 
very  finest   of  imported   white  leads, 
and  it  is  natural  that  they   should  quickly 
find  all  the  faults  and  imperfections   in  the 
domestic  product. 

This  is  no  doubt  due  to  the  close  prices 
at  which  the  Canadian  grinders  sell  under 
the  recent  fierce  competition. 

Nearly  every  dealer  is  growling  because 
it  is  too  coarse  or  because  it  is  too  fresh. 

There  is  no  reason  why  both  these  com- 
plaints should  not  be  met.  It  may  be 
necessary  to  charge  a  trifle  more  for  better 
lead,  but  the  firm  who  do  it  can  eventually 
get  the  trade.  In  some  other  lines  of  busi- 
ness manufacturers  meet  competition  by 
putting  a  cheaper  brand  on  the  market,  but 
steadily  maintain  the  quality  of  their  estab- 
lished brand.  Doing  so  often  enhances  the 
value  of  the  old  brand. 

"  Another  grave  fault,"  remarked  a  West- 
ern grinder  who  was  spoken  to  regarding 
the  complaint  of  the  Maritime  Province 
dealers,  "  is  that  the  close  prices  of  the 
ground  lead  have  forced  manufacturers  un- 
wisely to  buy  cheap  grades  of  dry  lead  con- 
taining a  large  percentage  of  foreign  matter, 
which  is  a  great  detriment  to  the  body  as 
well  as  to  the  grinding  of  the  article.  The 
trouble  with  the  cheap  dry  lead  is  that  the 
iron  or  the  sulphur  has  not  been  sufficiently 
extracted  from  it,  and  where  there  is  a  high 
percentage  of  these  foreign  elements  the 
lead  cannot  be  ground  sufficiently  fine.  The 
complaint  of  the  Maritime  Province  people 
is  well  founded." 


HARDWARE 


AN  ASTOUNDING  RESULT. 

AN  interesting  statement  has  just  been 
compiled  by  the  State  Department, 
Washington.  It  relates  to  the  ex- 
ports of  foreign  countries  to  the  United 
States  during  the  quarter  ending  June  30, 
1894. 

The  statement  is  compiled  from  reports  of 
the  United  Sates  consuls  in  the  several 
foreign  <  ountries  concerned, and  the  peculiar 
interest  in  it  lies  in  the  fact  that  it  shows  the 
extent  to  which  exporters  to  the  United 
States  held  off  awaiting  the  new  tariff  to  go 
into  force. 

The  results  shown  are  astounding.  From 
the  United  Kingdom  alone  the  imports  de- 
clined more  than  $16,000,000  compared  with 
the  same  period  last  year  ;  from  Austria- 
Hungary,  $9 16,949;  from  Belgium,  $846,814; 
from  Germany,  $4,314,620  ;  from  Sweden 
and  Norway,  figures  not  complete,  but  large 
decrease  ;  Switzerland,  $1,256,155. 

The  figures  relating  to  the  exports  from 
the  Dominion  of  Canada    read  as   follows  : 

MARITIME    PROVINCES. 

Decrease.  Decrease. 

Charlottetown',      P.  St.  lohrts,   N.F        $  30,960 

K.I $101, J05     St.  Stephen,  N.B....     '8,208 

Halifax,  N.S S,7'9     Windsor,   N.S.         .   '19,930 

Moncton,    N.B        .     36,027     Woodstock,  N.B.        *9,3i4 

Pictou,   N.S m,67s     Yarmouth,  N.S   ...   719,134 

St.  John,  N.B.  .    169,987 

Total  exports  for  the  quarter,  $1,358,539;  total  decrease, 
$418,423. 


ON  1  ARK 

1  lei  rease. 


Decrease. 


Amherstburg.         ...        *$79     Orillia '$36,210 

Belleville 168,079    Paltnerston 31,684 

Brockville      47,547     l>l)r[  Hope...         97, 991 

Chatham         '67,025     Port  Rowan    16,381 

Clifton 0,339  Port  Sarnia    ...            17,737 

Collingwood 196,042  Port     Stanley    and 

Port  Erie 6,753  St.  Thomas     .    ..     23,879 

(Joderich  ti,oto  Prescott ...             .      .    ^42,596 

Guelph  ...   .            .     17,124  Sank  Ste.   Marie. ...*376,540 

Hamilton 215,831     Stratford 2,008 

Kingston    32,261     Toronto.         122,328 

London     4,584     Wallaceburg 42,293 

Morrisburg     15,211     Windsor    1,380 

Ottawa.      .         ....   136,180 

Total  exports  to  the  United  Slates  from  Ontario,  $4,013,- 

150;   total  for  same  quarter  in  189),  $4,704,903  ;   total    de- 
crease,  $691,752. 

*  Denotes  increase. 
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THE  DEMAND  FOR  TIN  PLATE. 
•  6  ft  JfANY  people,"  said  a  leading 
broker  in  Montreal  on  Monday 
last  to  Hardware,  "have  all 
along  been  expecting  that  the  new  United 
States  lariff  would  have  an  effect  on  the  tin 
plate  market  in  Wales,  and  so  affect  prices 
in  Canada.  At  present,  prices  at  primary 
centres  are  easy,  and  the  spot  market  is 
quiet,  while  I  don't  anticipate  any  change  in 
the  Welsh  market  from  the  change  in  the 
American  duties. 

"  The  new  American  tariff,  as  far  as  iron 
and  steel  is  concerned,  is  only  a  modified 
McKinley  tariff,  and  I  don't  anticipate  any 
substantial  increase  in  the  British  shipments 


owing  to  this  fact.  Since  the  passing  of  the 
McKinley  tariff,  British  exports  of  tin  plate 
to  the  United  States  have,  as  everyone 
knows,  fallen  off  very  considerably,  namely, 
from  321,109  tons  in  1890,  to  255,584  tons 
in  1893,  or  a  difference  in  the  four  years  of 
65,500  odd  tons.  This  falling  off  I  attribute 
partly  to  the  development  of  the  manufac- 
ture of  tin  plates  in  the  United  States  since 
the  inception  of  the  McKinley  tariff,  partly 
to  the  depressed  condition  of  trade  during 
the  last  year  or  two,  and  also  to  the  fact  that 
a  lighter  kind  of  tin  plates  have  been  sent 
out  to  the  States  owing  to  the  higher  duties 
charged. 

"  Considering  all  these  drawbacks  I  hold 
that  the  English  exports  of  tin  plate  to  the 
States  have  been  on  a  fairly  liberal  scale 
and  that  even  with  the  reduction  in  the 
American  duty  that  has  been  made,  I  don't 
look  for  much  increase  in  the  demand  as  I 
have  already  intimated.  During  the  three 
years  which  have  elapsed  since  the  Mc- 
Kinley bill  came  into  operation,  a  consider- 
able domestic  production  of  tin  plate  has 
been  developed  in  the  States. 

"  The  annual  production,  according  to 
official  returns,  is  1,500,000  boxes  of  100 
pounds  each,  which  at  a  rough  estimate  I 
approximate  as  about  one-fourth  the 
American  consumption  in  1893. 

"All  this  has  been  the  result  of  the  Mc 
Kinley  tariff,  and  the  results  on  the  imports 
from  Wales  have,  as  I  point  out,  been 
notable.  I  fail  to  see,  therefore,  how  the 
slight  modification  in  the  American  duty 
that  has  been  made  is  going  to  change  this 
and  increase  the  American  imports  of  Welsh 
tin  plate." 


PATRON  STORES'  SUPPLIES. 

THE  prominence  which  the  Patrons  of 
Industry  have  developed  lately  in 
politics  has  hid  somewhat  from  view 
their  operations  in  regard  to  the  retail  trade 
of  the  country. 

Occasionally,  however  a  glimpse  is 
obtained  and  then  it  is  seen  that  the  same 
old  process  of  dis  ntegration  is  going  on 
among  the  stores  that  the  Patrons  have  set 
up. 

In  one  little  town  of  1,300  inhabitants  in 
Western  Ontario  two  Patron  storekeepers 
have  just  gone  the  way  of  many  of  their 
predecessors,  and  another  is  said  to  be  con- 
templating the  folding  of  his  tent. 

In  Bradstreets'  neither  of  the  two  firms 
that  have  failed  are  given  any  rating.     Their 


names  are  given,  but  that  is  all,  while  the 
third  firm,  about  whose  stability  rumors  are 
current,  is  rated  as  poor  pay. 

But  if  a  mercantile  agency  would  not  rate 
the  two  firms  as  worthy  of  credit,  there  were 
wholesale  houses  who  would.  At  any  rate 
they  trusted  them. 

This  leads  a  merchant  in  another  town  to 
write  asking  how  it  is  that  these  Patron 
storekeepers  can  get  goods  "  when  we  have 
been  led  to  believe  the  wholesale  trade  d'd 
not  cater  for  such  a  class  of  trade  ;"  and 
further  on  he  adds,  "  could  we  retailers 
possibly  feel  sorry  for  the  wholesale  houses 
who  have  been  badly  bitten  by  such  a  class 
of  customers,  especially  when  they  knew 
with  whom  they  were  dealing,  and  equally 
well  that  they  were  assisting  the  Patrons  to 
destroy  the  good  old  reliable  retail  mer- 
chants of  the  country  ?  " 

All  that  our  correspondent  says  regarding 
wholesalers  "  assisting  the  Patrons  to  destroy 
the  good  old  retail  merchants  "  when  they 
supply  Patron  stores  with  goods,  is  true. 
And  he  would  have  been  equally  irue  had 
he  said  that  the  wholesalers  thus  engaged 
were  helping  to  destroy  themselves. 

In  a  word,  the  wholesaler  who  supplies 
goods  to  the  stores  of  the  Patrons  is  helping 
those  who  are  the  avowed  enemies  of  the 
legitimate  storekeeper  to  dam  up  and  cut 
off  his  main  source  of  supply. 

Hardware  is  yet  to  be  convinced  that 
this  short  sighted  policy  is  pursued  by  the 
leading  and  old-established  wholesalehouses. 
Occasionally,  "  in  a  moment  of  weakness," 
an  ordinary  wholesaler  may  sell  a  bill  of 
goods  to  a  Patron  storekeeper,  but  it  is  rare, 
we  believe. 

The  houses  that  do  supply  the  Patrons 
regularly  were  instituted  for  that  purpose. 

They  are  usually  well  known,  and  obtain 
comparatively  little  patronage  from  the 
legitimate  retail  merchant. 

Those  of  the  regular  merchants  who  deal 
with  these  Patron-supplying  wholesale 
houses  are  invariably  caught  with  some  glit- 
tering inducement  such  as  cheap  sugar,  etc., 
or  a  long  term  of  credit. 

The  Patron  store  is  an  exotic  that  cannot 
thrive  in  the  world  of  business.      It   is  bound  u 
todieintime.     It    is  dying  now.     But  until 
it  is  dead  and  buried  it  cannot  be  prevented 
from  getting  supplies. 

If  the  regular  wholesaler  will  not  cater  to 
them  there  is  some  one  who  will  spring  up 
and  make  it  his  special  business  to  do  so. 

All  that  the  legitimate  storekeeper  can  do 
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is  to  refuse  to  buy  one  single  dollars'  worth 
of  goods  from  the  wholesaler  who  is  found 
selling  to  Patron  stores,  no  matter  what  in- 
ducement may  be  held  out  for  him  to  do  so. 

Let  each  storekeeper  so  decide  and  stand 
by  his  decision.  Then  a  blow  will  be  struck 
that  will  do  some  good. 

Any  wholesaler  that  condescends  to  sup- 
ply Patron  storekeepers  deserves  no  sym- 
pathy when  his  regular  customers  leave  him 
and  losses  crowd  upon  him,  as  is  sure  to  be 
the  result  in  the  latter  particular  at  any 
rate. 


GETTING  "STALE." 

CLOSE  application  to  business  is  the 
price  of  success  ;  but  there  is  a  pos- 
sibility of  the  success  being  attained 
at  too  high  a  cost,  just  as  a  merchant  some- 
times pays  too  much  for  his  goods. 

All  business  and  no  relaxation  makes 
merchants  dull  and  prematurely  old,  as  well 
as  all  work  and  no  play  makes  Jack  a  dull 
boy. 

There  are  men  who  move,  live  and  have 
their  being  in  their  businesses. 

They  get  up  in  the  morning  and  go  to  the 
shop,  and  leave  their  shop  and  go  to  bed, 
year  in  and  year  out.  They  close  their 
stores  Sundays,  but  their  minds  are  all  day 
in  business. 

The  athlete  who  is  ever  training  gets 
"  stale,"  to  use  a  sporting  term,  and  so  does 
the  merchant  who  does  not  occasionally  take 
a  rest  from  business. 

The  summer  is  nearly  gone,  and  there  are 
storekeepers  who  have  never  sniffed  a  lake 
breeze  or  taken  a  drive  into  the  country 
since  it  set  in. 

They  know  by  the  tired  and  listless  feel- 
ing they  have  that  such  close  application  is 
doing  them  harm,  but  they  console  them- 
selves with  the  idea  that  they  are  only  com- 
plying with  the  imperative  demands  of 
their  business. 

Never  was  there  a  bigger  mistake.  Busi- 
ness demands  attention,  not  slavery. 

Relaxation  should  be  taken  regularly  just 
I  as  should  meals  and  sleep.  And  one  is  as 
much  conducive  to  health  as  the  other. 

The  man  who,  tired  and  weary  with  the 
cares  of  business,  takes  a  respite  therefrom, 
comes  back  more  vigorous  in  body  and  in 
mind,  feeling  well  repaid  for  the  hours  or 
days  he  has  snatched  from  his  ordinary 
mercantile  pursuits. 


AMONG  OUR  READERS. 

St.  Stephen,  N.  B.,  Sept.  8th. 

Chase,  Barker  &  Co.  have  recently  put 
in  a  large  plate  glass  front  in  Daniel  Regan's 
stove  and  tin  store.  "  We  do  not  look  for 
much  more  business  in  this  line  for  some 
time,"  said  Mr.  Lowell,  of  that  firm.  "  We 
are  also  handling  a  good  many  windows  and 
doors,  but  trade  this  season  has  been  dull." 

Business  men  living  on  the  borders  are 
said  to  favor  annexation  in  many  cases,  but 
the  Canadians  and  Americans  who  have 
been  living  there  for  some  time  are  to  a  man 
opposed  to  it,  not  because  they  do  not  like 
the  Americans,  for  the  two  peoples  are  on 
the  friendliest  possible  terms,  but  because 
they  do  not  like  their  institutions.  They 
like  the  Canadian  system  of  Government 
much  better.  There  is  more  real  freedom 
for  the  average  citizen  under  it. 

"The  Canadian  manufacturers  are  mak- 
ing a  great  mistake  in  putting  white  lead  on 
the  market  too  fresh,"  remarked  Andrew  De 
Wolf  in  course  of  a  conversation  with  The 
Hardware  Merchant.  "They  do  not 
hold  it  long  enough,  and  when  we  come  to 
handle  it  we  find  it  altogether  too  new."  This 
is  not  the  first  complaint  that  has  come 
from  retailers  and  practical  painters.  In 
several  places  in  New  Brunswick  and  Nova 
Scotia  were  heard  also  loud  mutterings  on 
the  depreciation  in  the  quality  of  well  known 
brands  of  white  lead.  This  was  explained 
in  one  instance  by  cutting  in  prices;  to  meet 
the  cut  the  lead  was  adulterated.  It  is  diffi- 
cult enough  to  work  up  a  reputation  for  a 
brand  these  days,  and  their  action  seems 
suicidal. 

I  picked  up  a  good  idea  in  cutlery  drawers 
from  De  Wolf  &  Dinsmore,  which  is  pub- 
lished elsewhere. 

J.  K.  Laflin,  who  has  been  in  business  for 
36  years,  will  shortly  wind  up.  It  is  possible 
that  his  son  may  take  it  all  over,  but  he  will 
at  any  rate  continue  the  painting  business. 

E.  M.  Boyd,  of  J.  A.  Boyd,  stoves  and 
tinware,  speaking  of  the  heating  trade,  said 
that  in  St.  Stephen  the  people  wanted 
American  furnaces.  "We  put  in  twice  as 
many  as  of  Canadian  make,  but  people  are 
now  beginning  to  find  they  get  more  satis- 
faction out  of  Canadian  stoves  and  furnaces 
than  out  of  American  in  the  long  run.  We 
are  handling  several  Ontario  makes  and 
have  no  complaints.  I  have  just  sold  a  large 
Gurney  range,  and  have  ordered  another 
like  it." 

Todd  Bros,  are  much  interested  in  Rice 
Lewis  &   Son's  bicycle  scheme.     They  are 


doing  a  business  now  in  machines,  but  hope 
to  materially  increase  it,  as  they  have 
another  store  across  the  river  in  Calais,  Me. 


PUZZLED  PLUMBING  INSPECTORS. 

A  CURIOUS  and  for  the  time  being 
puzzling  incident  came  before  the 
plumbing  inspectors  of  New  York 
city  not  long  ago,  writes  a  "  Plumbing  In- 
spector" in  Plumbers'  Trade  Journal.  It 
appears  that  in  a  certain  eight  story  busi- 
ness building  downtown,  the  drinking  water 
above  the  third  story  gave  forth  an  odor  as 
if  of  illuminating  gas  and  it  also  possessed  a 
gassy  taste,  if  illuminating  gas  can  possess 
a  taste.  The  water  which  was  supplied  to 
the  building  from  a  tank  located  on  the  roof 
filled  every  day  by  a  Worthington  steam 
pump  situated  in  the  celler  had,  up  to  this 
time,  been  pure  and  clear  as  croton  water 
can  be. 

The  part  that  puzzled  the  clerks  and  busi- 
ness men  of  the  building  was  that  below  the 
third  floor  the  water  did  not  seem  at  all  con- 
taminated by  any  gaseous  smell  or  taste. 
The  New  York  city  health  board  was  noti- 
fied and  several  inspectors  were  sent  to  in- 
vestigate. 

It  was  finally  resolved  to  dig  out  to  the 
water  main  in  the  street,  after  an  examina- 
tion had  shown  the  tank  on  root  in  good 
condition,  and  that  no  gas  pipes  ran  near  it. 

So  laborers  were  set  to  work  digging,  and 
in  front  of  the  building  they  discovered, 
upon  a  mighty  close  inspection  only,  that 
the  main  lead  service  pipe  had  become  pitted 
by  the  action  of  the  sandy  soil. 

Another  close  inspection  brought  to  light 
a  short  distance  away  an  odor  as  of  illumin- 
ating gas,  and  it  was  further  found  that  a 
gas  main  nearby  was  in  a  leaky  condition. 

The  Worthington  pump  in  the  cellar  was 
set  in  operation  and  the  inspectors  awaited 
developments.  Every  time  the  pump  drew 
in  water  through  the  lead  main,  it  was  ob- 
served that  a  slight  film  which  usually 
forms  on  the  inside  of  lead  service  pipe 
drew  itself  inward  and  with  the  holding  of 
the  water  until  the  motion  of  the  pump  the 
following  second  the  pressure  forced  the 
film  back  without  permitting  the  escape  of 
any  water. 

It  was  figured  out  and  the  problem  solved 
in  this  way  ;  Sandy  soil  will  pit  lead  pipe  ; 
it  had  done  so  in  this  instance  ;  nearby  was 
the  leaky  gas  main.  Inside  the  building  in 
the  cellar  was  the  steam  pump  which  sucked 
in  through  pitted  service  pipe  the  escaping 
gas,  carrying  it  up  to  roof  into  the  tank,  and 
as  the  tank  only  was  necessary  to  supply  to 
the  lourth  floor,  the  city  pressure  being  suf- 
ficient for  the  floors  below,  the  reason  why 
the  odor  and  taste  of  illuminating  gas  in  the 
driuking  water  above  third  floor  and  the 
clearness  of  the  water  below  was  evident. 
The  gas  main  was  repaired,  new  lead  service 
replaced  the  old,  and  now  the  Worthington 
pumps  croton  uncontaminated  for  those  who 
desire  to  use  it. 
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IRON   AND  STEEL  PRODUCTION.       IMPROVED  BARN   DOOR   HANGER. 


THE  annual  statistical  report  of  the 
American  Iron  ana  Steel  Association 
for  the  year  1893  has  just  been  issued. 
The  report  is  the  work  of  General  Manager 
James  M.  Swank,  and  is  replete  with 
statistics  of  production,  shipments,  prices, 
exports,  imports,  etc.,  all  of  the  greatest  in- 
terest, particularly  as  the  year  1893  was  one 
of  abnormal  depression  in  the  trade. 

Mr.  Swan  prefaces  his  report  with  a  gen- 
eral review  of  the  domestic  trade,  in  which 
the  leading  events  of  last  year's  panic  are 
graphically  recited  and  their  bearing  upon 
the  production  of  iron  and  steel  clearly  set 
forth.  This  is  followed  by  a  general  statis- 
tical summary,  from  which  is  taken  the 
following  : 

"  The  production  of  iron  ore  in  the  United 
States  in  1893  was  11,587,629  gross  tons, 
against  16,296,666  tons  in  1892,  a  decrease 
of  4,709,036  tons.  The  shipments  of  iron 
ore  from  the  Lake  Superior  mines  in  1893 
amounted  to  6,080,492  tons  against  9,069,556 
tons  in  1892,  a  decrease  of  3,009,064  tons. 
Our  imports  of  iron  ore  in  1893  amounted 
to  526,951  gross  tons,  against  806,585  tons 
in  1892.  The  imports  in  1893  were  the 
smallest  since  1885. 

"  The  production  of  pig  iron  in  the  United 
Sates  in  1893  was  7,124,502  gross  tons 
against  9,157,000  tons  in  1892,  a  decrease  of 
2,032,498  tons.  This  decrease  was  almost 
entirely  in  the  second  half  of  1893,  the  pro- 
duction in  the  first  half  being  4,562,918  tons 
and  in  the  second  half  only  2,581,584  tons. 
The  production  of  pig  iron  in  the  first  half 
of  1894  was  2,717,983  tons,  which  was  but 
slightly  in  excess  of  that  in  the  second  half 
of  1893" 

The  production  of  Bessemer  steel  ingots 
in  this  country  in  1893  was  3,215,688  gross 
tons  ;  in  1892,  4,168,135  tons.  The  produc- 
tion of  all  kinds  of  rails  last  year  was  1,136, 
458  gross  tons,  against  1,551,844  tons  in  1892. 
Tin  plates  and  terne  plates  to  the  amount 
of  123,606,707  pounds  were  produced  in  1893, 
compared  with  42,119,192  pounds  in  the 
preceding  year. 

In  addition  to  complete  information  con- 
cerning the  domestic  trade  the  report  con- 
tains some  very  interesting  statistics  of  the 
iron  and  steel  industries  of  foreign  countries. 


A   LITTLE  SHOW   OF  THEIR  OWN. 

Owing  to  the  great  variety  of  goods  car- 
ried by  the  Gurney  Foundry  Co.,  they  were 
unable  to  secure  space  suitable  and  neces- 
sary at  the  Toronto  Fair  to  do  their  exhibit 
justice,  so  they  turned  their  warehouse  over 
the  office  in  King  street  into  a  show  room 
where  they  have  been  busy  entertaining 
their  customers.  This  exhibit  is  said  to 
contain  the  largest  variety  of  stoves  ever 
shown  by  one  firm  in  the  Dominion.  The 
space  occupied  is  nearly  equal  to  that  of  the 
stove  building  at  the  Toronto  Fair,  and  is 
filled  with  hot  water  and  hot  air  furnaces, 
radiators,  gas,  oil  gas,  wood  and  coal  stoves. 
There  are  about  150  stoves  and  yet  no  two 
are  alike.  All  their  travelers  are  in  the 
house  entertaining  their  customers  and 
keeping  an  eye  on  the  firm's  interest. 


The  accompanying  illustrations  show  an 
improved  barn  door  hanger  with  rail  and 
hinge  stayer  that  H.  S.  Holland,  Sons  & 
Co.    are   handling.     The   hanger   is  named 


strong  and  is  adapted  to  any  groove  wheel 
hanger.  The  adjustable  hinge  stay  holder 
can  be  adjusted  to  a  door  of  any  thickness. 
It  is  extra  strong  and  cannot  get  out  of 
place. 


New    Perfection    Door    Hanger. 

the  "  New  Perfection."  It  is  covered,  as 
will  be  observed,  and  is  anti-friction.  The 
steel  channel,  rolled  in  one  piece,  forms  a 
strong,  perfect  rider  bar,  the  axle  having  a 


HONORS  IN  BRUSHES  AND  CHURNS 

A  handsome  exhibit  at  the  Industrial 
Fair  is  that  of  Chas.  Boeckh  &  Sons.  They 
show  a  full  line  of  their  standard  brushes, 
brooms  and  woodenware.  Their  samples 
of  the  flexible  bridled  brushes  have  been 
examined  with  much  interest  by  the  trade 
and  also  by  practical  painters,  who  concede 
it  to  be  one  of  the  most  important  improve- 
ments in  painters'  brushes  ever  made,  as  it 
does  entirely  away  with  the  old  fashioned 
twine  binding,  and  the  brush  is  ready  to  put 
into  use.  They  show  also  a  large  variety  of 
household,  toilet  and  stable  brushes,  all  of 
the  highest  class  of  design  and  workman- 
ship. In  the  Dairy  Building  they  show  a 
large  line  of  butterware,  such  as  churns, 
moulds,  spades,  ladles,  etc.  Their  "  Cradle" 
churn  has  been  awarded  first  prize  over  all 
competitors.  This  firm  was  also  awarded  a 
bronze  medal  and  several  first  prizes  for  their 
different  lines.     The  aim  of  Chas  Boeckh  & 


Lock    Bracket    Rail. 


wide  bearing  surface  in  the  channel,  and  the 
wheel  revolving  on  the  axle  prevents  wear 
at  the  end  of  the  rider  bar.  The  under  lip 
of  the  channel  can  be  bent  downward  and 
;he  wheel  taken  out,  if  desired.  The  rider 
bar  being  angle   in    shape  makes  it  strong. 


Sons  is  always  to  send  out  goods  which  are 
strictly  reliable  and  as  represented. 


John  Cameron,  representative  of  the  J.  B. 
McLean  Publishing  Co.,  of  Toronto,  was 
here  this  week  and  reported  a  most  success- 


Hinge    Stay   Holder. 


The  channel  is  wide,  which  keeps  the  wheel 
from  jumping  the  track.  The  "  Perfection  " 
lock  bracket  rail  has  the  steel  bracket  pas- 
sing through   the   rail   and    locked.     It    is 


ful  trip.  They  publish  several  trade  journals, 
and  the  fact  that  subscribers  renew  cheer- 
fully is  proof  of  the  excellence  of  their  publi- 
cations.— Standard,    Regina,  Sept.  6th. 
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VARIED  PRINCIPLES  OF  HEATING. 

THE  principles  upon  which  house  heat- 
ing are  conducted  are  exceedingly 
varied,  and  might  almost  be  said  to 
be  as  numerous  as  the  houses  in  which 
warming  apparatus  is  placed.  Our  fore- 
fathers, says  an  exchange,  went  upon 
the  principle  of  heating  one  room  to 
a  tolerably  comfortable  temperature  dur- 
ing the  day,  while  the  remainder  of  the 
house  was  left  to  take  such  chances 
for  heat  as  it  might  get.  The  kitchen  fire 
furnished  the  means  of  heating  that  room 
as  well  as  doing  the  cooking,  and  the 
kitchen  and  a  sma  1  portion  of  the  house 
adjacent  were  warm  as  long  as  that  fire 
lasted.  "  Keeping  the  fire  over  night"  was 
a  very  important  matter,  for  in  the  early 
days  if  the  fire  went  out  a  visit  to  a  neighbor 
for  a  "  light  "  became  necessary. 

The  next  generally  adopted  principle  for 
warming  was  to  keep  one  room  fairly  com- 
fortable night  and  day,  while  the  bedrooms 
were  expected  to  be  just  warm  enough  so 
that  "  water  would  not  freeze  "  in  them,  even 
in  the  coldest  nights.  This  system  was 
largely  used  in  the  East,  and  is  yet  a  pre- 
vailing one  in  certain  localities,  especially 
where  base  burners  are  depended  upon  for 
heating.  With  the  modifications  of  the 
base  burner,  in  such  a  way  as  to  heat  an 
upper  as  well  as  a  lower  room,  two  and 
sometimes  three  rooms  are  maintained  at 
a  fairly  comfortable  temperature  from  a 
single  fire.  Usually,  the  dining  or  sitting 
room  and  two  bedrooms  above  can  be  main- 
tained at  the  temperature  which  enables 
them  to  be  occupied  with  comfort  night  and 
day. 

All  these  systems  neglect  the  halls  and 
passages  and  leave  them  as  underheated 
rooms.  As  a  rule,  unless  special  fires  are 
built,  only  those  bedrooms  nearest  to  the 
line  of  the  base  burner's  work  receive  heat. 
Through  the  introduction  of  the  furnace, 
heating  has  become  easier,  and  the  generally 
accepted  principle  has  been  changed.  The 
first  furnaces  used  were  expected  to  heat 
the  principal  living  rooms  and  to  take  the 
chill  off  from  all  of  the  bedrooms.  Prac- 
tically, "taking  the  chill  off"  meant  nothing 
more  or  less  than  bringing  the  room  up  to  a 
temperature  of  about  40  degrees.  If  water 
would  not  freeze  in  the  room,  the  majority 
of  the  heating  firms  seemed  to  think  all  that 
was  necessary  had  been  attained.  This  was 
also  accepted  as  true  by  a  very  large  part  of 
the  community  who  used  furnaces. 

Under  most  of  these  systems,  the  actual 
living  room  was  maintained  at  a  tempera- 
ture of  from  70  to  80  degrees.  With  the 
old  air  tight  stove  it  was  quite  as  often  at  80 
as  it  was  below,  and  accordingly  the  result, 
as  to  the  health  of  the  family,  was  frequently 
disastrous.  The  extremely  dry  air  produced 
made  them  peculiarly  sensitive  to  drafts,  so 
that  colds  were  not  only  common  but  in 
many  families  constant.     The  change  from 


a  hot  sitting  room  to  a  cold  bedroom,  pass- 
ing through  colder  halls,  was  at  once  a 
source  of  not  only  inconvenience  but  also  of 
danger.  With  a  greater  capacity  of  fur- 
naces for  a  given  price,  since  introduced  by 
furnace  makers,  the  public  has  very  gener- 
ally adopted  a  new  system,  namely,  that  of 
warming  the  whole  house. 

The  first  step  toward  this  was  the  putting 
of  registers  in  the  front  hall,  and  depending 
upon  them  for  the  warming  of  the  sleeping 
rooms  above.  The  present  demand,  even 
in  houses  costing  no  more  than  $2,500,  is  for 
the  maintenance  of  a  comfortable  tempera- 
ture in  every  part  of  the  building.  Perhaps 
during  day  time  in  the  cold  weather,  bed- 
rooms are  not  keep  above  60  or  65  degrees, 
while  the  living  rooms  reach  75.  In  the 
afternoon,  heat  is  sometimes  turned  on  to 
the  bedrooms  to  make  them  a  little  warmer 
at  bed  time.  Details  of  this  practice  vary, 
but  there  is  one  thing  which  all  the  varieties 
of  the  latest  system  have  in  common, 
namely,  that  the  whole  house  is  kept  at  such 
a  temperature,  both  night  and  day  that  no 
particular  change  is  felt  in  going  from  one 
room  to  another  or  from  rooms  to  the  halls. 
In  fact,  the  aim  in  the  modern  heating, 
whether  done  by  steam,  hot  water  or  fur- 
naces, is  and  properly  should  be  to  produce 
throughout  the  house  a  perfectly  even  tem- 
perature sufficiently  high  to  satisfy  all  the 
wants  of  the  occupant.  Unless  the  heating 
apparatus  is  capable  of  doing  this  in  the 
coldest  weather,  it  is  safe  to  say  that  it  fails 
in  complying  with  modern  requirements. 

In  the  matter  of  economy,  this  result 
should  come  without  undue  forcing,  and 
certainly  without  making  it  necessary  to 
urge  the  fire  of  the  apparatus  to  a  poipt  at 
which  its  economy  is  diminished.  The 
beginner,  in  attacking  any  problem  relating 
to  domestic  heating,  should  satisfy  himself 
first  and  foremost  in  regard  to  what  condi- 
tions of  heat  distribution  are  desired,  for  the 
man  who  will  be  satisfied  with  a  part  of  his 
bedrooms  and  one  living  room  raised  to  a 
comfortable  temperature  will  be  much  more 
easily  suited  in  the  matter  of  apparatus  than 
a  person  who  requires  the  whole  house 
raised  to  a  "  summer  heat." 

Going  through  the  houses  of  a  neighbor- 
hood in  moderate  weather,  and  taking  along 
a  thermometer  with  which  to  make  observa- 
tions, a  great  difference  will  be  found  in  the 
temperature  of  the  living  rooms.  This  will 
not  be  altogether  the  result  of  difference  in 
apparatus,  and  if  different  houses  be  tested 
with  the  same  thermometer  a  surprising  dis- 
crepancy will  be  shown  in  regard  to  what 
different  people  consider  a  comfortable 
temperature.  There  are  some  who  will  not 
be  satisfied  with  75  degrees,  while  others 
will  consider  themselves  perfectly  comfort- 
able at  58  or  60  degrees.  From  facts  such 
as  these  it  may  be  suspected  that  a  great 
many  pieces  of  apparatus  work  successfully 
in  some  houses  and  fail  utterly  in  others,  be- 


cause of  the  extreme  difference   in  the  ideas 
of  the  occupants.  * 

The  heating  man  in  domestic  work  has 
therefore  first  of  all  to  find  out  as  far  as  pos- 
sible what  is  wanted  by  those  who  have  the 
woik  put  in.  Rules  and  "practice"  will 
not  always  give  this  information,  and  for 
want  of  it  a  great  many  men  have  had  fail- 
ures which  they  could  not  account  for. 


MANITOBA  WHEAT   CROP, 

A  press  dispatch  says  :  "  Manitoba  has 
every  reason  to  be  proud  of  its  magnificent 
crop  this  year.  There  will  be  close  on  to 
20,000,000  bushels  of  wheat,  nearly  five 
millions  more  than  last  yeai,  and  every  par- 
ticle has  been  saved  without  the  slightest 
damage  from  frost  or  wet.  The  great  bulk 
of  it  will  grade  No.  1  hard.  Of  75  cars  re- 
ceived recently  from  all  points  by  the  Ogil- 
vies,  72  graded  No.  1  hard.  Fifteen  million 
bushels  will  be  exported.  This  means,  at 
the  present  low  prices,  about  $6,000,000  to 
come  into  the  province  this  fall.  As  the 
farmers  have  been  very  economical  for  the 
past  two  or  three  years,  this  amount  of 
money  ought  to  be  immediately  available 
for  the  purchase  of  new  supplies,  instead  of 
having  to  pay  old  debts,  as  in  the  years 
when  the  future  had  been  heavily  discoun- 
ted. Further,  since  the  purchasing  power 
of  a  dollar  is  much  greater  than  a  few  years 
since,  this  amount  of  money  means  a  good 
supply  of  necessaries  and  comforts  for  our 
population  during  the  coming  winter.  The 
whole  situation  is  such  as  to  lead  to  a  very 
hopeful  view  of  the  future." 


HOW  HE  SUCCEEDED. 

A  traveling  salesman  does  not  always  find 
a  picnic  on  the  road.  In  fact,  he  sometimes 
meets  with  an  opposition  that  is  calculated 
to  down  anyone  who  does  not  possess  the 
pertinacity  and  the  knowledge  of  methods 
and  of  men  which  are  necessary  character- 
istics of  a  successful  traveler.  One  of  this 
class — he  sells  stoves — was  met  on  the  street 
by  the  Reporter,  Saturday  last,  and  was 
asked  wherein  lay  the  secret  of  success.  "  I 
don't  think  there  is  any  secret  about  it,"  he 
said.  "  The  first  thing  is  to  interest  the 
customer.  In  a  great  many  cases  he  may 
tell  you  that  he  doesn't  want  any  stoves  at 
all  and  may  even  add  that  he  wouldn't  take 
yours  at  any  price.  When  he  gels  that  far, 
I  immediately  stop  talking  shop  and  try  to 
get  him  interested  in  something  else,  with 
an  occasional  story,  or  a  sleight  of  hand 
trick  thrown  in  by  way  of  variety.  After 
awhile,  he  begins  to  think  I'm  a  pretty  good 
sort  of  a  fellow.  Then  I  have  him,  and  it 
generally  ends  with  an  order.  Perhaps  I 
may  have  to  make  another  call,  but  it  is  my 
experience  that  when  a  merchant  gets  in- 
terested in  the  salesman  he  is  very  apt  to 
think  a  good  deal  better  of  the  goods  that 
he  sells." — Hardware  Reporter. 
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UPS  AND  DOWNS  OF  TIN  PLATES. 

UNDER  the  above  title  the  Bulletin  of 
the  American  Iron  and  Steel  Associa- 
tion gives  the  following  interesting 
particulars  in  regard  to  the  fluctuations  in 
the  tin  plate  tariff  of  the  United  States 
during  the  last  50  years  : 

Prior  to  the  civil  war  the  duty  on  tin  plates, 
whether  they  were  specially  named  or  not, 
was  always  a  low  ad  valorem  rate,  for 
revenue  only.  Robert  J.  Walker's  tariff  of 
1846  made  the  duty  15  per  cent.  This  was 
the  highest  rate  that  had  previously  been 
imposed.  Tin  plates  were  not  then  made 
in  this  country.  In  the  James  Guthrie 
revenue  tariff  of  1857  the  duty  on  tin  plates 
was  reduced  to  8  per  cent.  The  revenue 
duty  of  15  per  cent.,  existing  from  1846  to 
1857,  had  entirely  failed  to  develop  a 
tin  plate  industry  of  any  dimensions  what- 
ever, and  of  course  the  lower  duty  of  8  per 
cent,  could  not  accomplish  what  a  higher 
rate  had  failed  to  do. 

In  the  first  of  the  so  called  war  tariffs,  the 
Morrill  tariff  of  March  2,  1861,  the  tin  plate 
duty  of  8  per  cent,  was  increased  to  10  per 
cent.,  revenue  only  being  still  contemplated. 
The  tariff  of  July  14,  1862,  still  further  in- 
creased the  duty  on  tin  plates  to  25  per  cent. 

It  has  been  contended  that  by  various 
tariff  acts  during  the  war  period,  culminat- 
ing with  the  act  of  June  30,  1864,  it  was  the 
intention  of  Congress  to  impose  a  specific 
duty  on  tin  plates  of,  first,  2  and  then  2l/z 
cents  per  pound,  and  that  this  intention 
was  frustrated  by  a  decision  of  Secretary 
Fessenden,  dated  July  22,  1864,  who  ruled 
that  it  was  the  intention  of  Congress  to 
make  tin  plates  subject  to  a  duty  of  only  25 
per  cent. 

The  duty  on  tin  plates,  as  interpieted  by 
Secretary  Fessenden,  continued  to  be  25 
per  cent,  until  1872,  when  it  was  reduced 
in  the  Dawes  bill  to  15  per  cent.  In  1875 
the  duty  was  made  specific  at  1.1  cents  per 
pound,  and  in  1883  this  duty  was  reduced 
to  1  cent  per  pound,  which  ra'e  remained  in 
force  until  the  passage  of  the  McKinley 
tariff  of  1890,  when  it  was  increased  to  2.2 
cents  per  pound,  to  take  effect  July  1,  1891. 
The  new  tariff  reduces  the  duty  to  1.2  cents 
per  pound,  to  take  effect  October  i,  1894. 

The  McKinley  tariff  imposed  a  duty  of  4 
cents  per  pound  on  block  tin  ;  the  new  tariff 
puts  block  tin  in  the  free  list.  We  observe 
that  foreign  dealers  have  just  put  up  the 
price  of  block  tin,  so  that  the  repeal  of  the 
duty  may  not  benefit  our  manufacturers. 

We  owe  the  rate  of  duty  on  tin  plates  in 
the  McKinley  tariff — namely,  2.2  cents  per 
pound — to  a  suggestion  of  the  Tariff  Com- 
mission in  1882.  This  is  the  rate  recom- 
mended by  the  commission, |but  the  Republi- 
can Congress  of  that  day  had  not  the 
courage  to  accept  it,  but  in  the  tariff  act  of 
1883  it  actually  reduced  the  prev.ous  rate  of 
1.1  cents  per  pound  to   1    cent   per  pound. 


The  New  York  Tribune  opposed  the  increase 
recommended  by  the  Tariff  Commission. 

The  new  tariff  will  make  the  dipping  of 
tin  plates  in  this  country  from  imported 
black  plates  exceeding'y  difficult.  On  cold 
rolled,  smoothed,  pickled,  and  clean  sheets 
of  15  gauge  and  less  the  duty  provided  is  1.1 
cents  per  pound  plus  yi  cent,  or  1.223^ 
cents  in  all  ;  between  20  and  25  wire  gauge 
the  duty  is  0.92  cents  per  pound.  While 
these  rates  will  operate  as  a  check  upon  the 
importation  of  black  plates  for  tinning  pur- 
poses they  ought  to  correspondingly  stimu 
late  the  production  of  domestic  black  plates. 

The  new  tariff  bears  very  heavily  upon  our 
galvanized  sheet  industry.  It  provides  a 
duty  on  galvanized  sheets  of  X  cent  Per 
pound  additional  to  that  imposed  on  black 
sheets,  whereas  the  McKinley  tariff  pro- 
vided an  additional  duty  of  %  cent  per 
pound. 


from  year  to  year.  They  have  arranged 
this  plan,  for  all  who  wish  to  take  advantage 
of  it,  namely,  to  give  six  months  credit,  and 
sell  for  six  months  for  cash  and  cash  only. 
This  is  the  scheme  we  propose  to  carry  out 
commencing  on  the  1st  day  of  November, 
1894,  until  the  1st  day  of  Mav,  1895,  when 
those  who  feel  compelled  to  ask  for  credit  or 
are  desirable  accounts  will  again  be  given 
the  privilege  of  taking  advantage  of  credit 
for  the  period  above  mentioned,  six  months, 
the  object  at  issue  being  to  enable  country 
merchants  to  compete  in  selling  goods  with 
our  friends  in  large  cities,  and  to  increase 
the  local  trade  by  offering  the  public 
a  material  reduction  in  the  price  of  good?." 


THREE  LINES  OF  CARVERS. 

The  accompanying  cuts  are  illustrations 
of  three  lines  of  carvers  contained  in  a  ship- 
ment received  by  H.  S.  Howland,  Sons  & 
Co.     The  carvers  are   manufactured  by  Jo?. 


AN  INGENIOUS  DEVICE. 

An  English  inventor  has  produced  a  use- 
ful apparatus  with  which  it  is  claimed 
articles  of  food  and  liquids  can  at  all  times 
be  kept  cool  without  the  use  of  ice,  says  an 
exchange.  It  is  made  in  various  sizes,  the 
smallest  being  suitable  for  cooling  an  ordin- 
ary tumbler  of  water  or  other  beverage,  the 
larger  sizes  being  intended  for  refrigerators, 
etc.     When    in  use  ic  is  connected    with  a 


No.  02755. 


No.  04151. 


No. 

Elliot  &  Sons,  Sheffield,  England,  who  stand 
in  the  first  rank  as  manufacturers  of  this 
line  of  goods.  The  Messrs.  Howland 
have  these  carvers  in  both  8  and  9-inch.  All 
Elliot's  carvers  are  hand-forged  and  guar- 
anteed quality. 


CREDIT  SYSTEM  IN  MANITOBA. 

The  merchants  of  Morris,  Man.,  have 
made  an  agreement  by  which  they  hope  to 
improve  their  own  interests  and  at  the  same 
time  be  of  advantage  to  their  customers.  In 
a  circular  just  issued  the  scheme  is  ex- 
plained as  follows  : 

"  It  may  be  well  to  mention  here  that  at  a 
meeting  of  the  board  of  trade  in  Winnipeg 
and  elsewhere  it  was  unanimously  decided 
that  the  credit  system  was  ruinous  alike  to 
the  wholesale  merchant,  the  retail  merchant 
and  the  consumer,  and  that  it  was  necessary 
to  devise  some  scheme  to  do  away  with  it  to 
a  great  extent  and  at  the  same  time  make 
it  reasonable  to  those  who  are  depending 
upon  the  credit  system  to  cairy  them  along 


cylinder  of  compressed  gas  directed  by 
means  of  a  tube  through  which  the  gas  is 
allowed  to  escape  over  the  article  to  be 
cooled.  The  apparatus  is  intended  princi- 
pally for  use  in  tropical  countries  or  on  ship 
board.  It  can  be  kept  handy  for  instant  use 
and  the  gas  will  keep  for  an  indefinite  period. 
It  requires  no  ice  or  freezing  mixture  and  is 
simple  and  inexpensive. 

Works:  St.  Helens,  England 

Pilkincton  Bros. 
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Rolled  Plate,  Ornamental  Cathedral,  etc. 
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1     liushy  Lane,  Montreal. 
Mercer  Street,  Toronto. 
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To  Use  Dead  Shot 


Is  to  Be  a  Dead  Shot 


Dead  Shot  Gunpowder 

H.  S.  HOWLAND.  SONS  &  CO. 


} 


Shot,  Shells,  Cartridges,  etc.,  etc. 


SOLE    AGENTS    FOR    CANADA 

37  Front  Street  West,      TORONTO 


COOKING  BY  ELECTRICITY. 

IT  is  stated  that  the  ratio  of  cost  of  heat 
for  cooking  purposes  as  delivered  from 
central  electric  stations  by  means  of 
electrical  appliances,  which  convert  electri- 
city into  heat  at  any  point  desired,  has  been 
reduced  until  it  now  compares  with  heat 
produced  by  burning  coal  in  cooking  ranges 
as  seven  to  four,  says  an  exchange.  That 
is  to  say,  heat  for  cooking  can  now  be 
obtained  from  electrical  currents  at  some- 
what less  than  twice  the  cost  of  ordinary 
fuel  used  for  the  same  purpose.  Probably 
this  estimate  is  only  justified  by  taking  in  o 
account  the  heat  wasted  in  getting  coal  fires 
into  condition  for  cooking  and  that  which 
also  wastes  while  the  fire  is  going  out.  The 
advocates  of  the  newer  method  hold  that 
electricity  is  hereafter  to  be  a  more  or  less 
formidable  rival  to  gas  for  summer  use  in 
cooking.  Although  with  the  modern  im- 
proved gas  stoves  most  excellent  work  in  all 
kinds  of  cooking,  from  broiling  to  baking, 
is  possible,  there  are  those  who  have  used 
both  systems  who  confidently  assert  that,  as 
compared  with  results  obtained  in  electric 
cooking,  gas  is  inferior.      If  this  assertion  be 


true  (which  many  who  have  used  gas  stoves 
will  hardly  think  possible),  it  can  only  be 
accounted  for  by  the  accurate  regulation  of 
temperaturewhich  electric  heating  apparatus 
permits.  Yet  the  temperature  of  ovens  in 
gas  stoves  can  now  be  regulated  with  such 
precision  as  seemingly  to  leave  nothing 
further  to  be  desired,  and  hence  we  are  dis- 
posed to  discredit  statements  as  to  the 
great  superiority  of  electric  cooking  as  com- 
pared with  that  done  in  gas  stoves.  It  is 
hardly  possible  that  in  point  of  cleanliness 
the  electric  cooking  apparatus  can  exceed  in 
any  notable  degree  the  best  types  of  gas 
stoves,  since  all  the  dirt  that  accumulates 
about  either  of  them  results  from  drippings 
from  the  articles  cooked  upon  them,  these 
being  more  or  less  according  as  the  operator 
is  careful  or  otherwise.  There  is,  seemingly, 
a  tone  of  exaggeration  in  many  of  the  state- 
ments made  and  published  with  reference 
to  electric  cooking.  Probably  these  are 
attributable  partly  to  the  zeal  of  those  who 
are  commercially  interested  in  the  manufac- 
ture and  sale  of  electric  cooking  apparatus, 
and  partly  to  the  enthusiasm  of  those  whose 
interest  in  a  novel  method  somewhat  be- 
clouds their  judgment. 


LOCOMOTIVES  BY  WEIGHT. 

A  contract  was  recently  offered  for  loco- 
motives for  the  Egyptian  State  Railroad,  in 
which  the  tenders  were  made  by  weight,  a 
method  which  will  strike  our  locomotive 
builders  as  something  entirely  new.  The 
bids  received  were  as  follows  :  Societe 
Franco-Beige,  1.025  fr-  Per  kilo.;  Neilson  & 
Co.,  Glasgow,  Scotland,  1.043634  fr.  per 
kilo.;  Ansoldo  &  Co.,  Genoa,  Italy,  1.100  fr. 
per  kilo. ;  Societe  John  Cockerih,  Seraing, 
Belgium,  1.152  fr.  per  kilo.  The  contract 
was  given  to  the  Societe  Franco-Beige  at  its 
bid.  At  the  rate  named  the  price  of  a  40- 
ton  locomotive  would  be  a  little  over  $8,000. 


AN  AUTOMATIC  FORK. 

A  Frenchman  has,  according  to  an  ex- 
change, invented  an  automatic  serving  fork 
which  consists  of  an  ordinary  fork  with  a 
little  bar  arranged  around  the  prongs,  which 
is  movable,  and  can  be  operated  by  a  lever 
held  in  place  by  a  spring.  By  this  device 
great  convenience  is  claimed,  inasmuch  as 
it  enables  the  user  with  one  hand  to  take  up 
and  deposit  a  piece  of  meat  or  any  other 
article  ol  food  that  is  likely  to  stick  to  the 
prongs. 


We  are  Now  Importing  .... 


PLATE  GLASS 


Sanderson  Pearcy  &  Co. 


In  all  sizes,  and  can  offer 
at  low  prices 
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OUTSIDE  BUSINESS. 
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'HIS  is  the  last  time  I  will  ever  in- 
terest myself  in  any  outside  busi- 
ness, and  I  will  never  loan  another 
dollar  to  any  one,  be  he  friend  or  stranger, 
unless  good  collaterals  are  placed  in  my 
hands." 

The  speaker  was  a  middle  aged  hardware 
jobber,  who  had  just  been  telling  us  of  his 
losses  in  connection  with  a  recent  failure  of 
considerable  prominence. 

"  I  had  unlimited  confidence  in  the  honor 
of  the  man  at  the  head  of  that  concern,"  he 
continued.  "  I  stood  by  him  long  after  his 
credit  was  gone  with  others,  and  as  a  con- 
sequence I  am  just  so  much  more  a  loser. 
I  have  had  my  fill.  Hereafter  I  will  attend 
strictly  to  my  own  business,  and  the  man 
does  not  live  who  can  get  a  dollar  from  me, 
except  on  good  collateral.  It  does  not  do  to 
bank  on  friendship,  honor  or  confidence. 
Good  collaterals  will  be  good  enough  for  me 
hereafter." 

Almost  every  successful  man  sees  the 
hour  when  he  is  ready  to  say,  and  does  say, 
just  what  we  heard  above.  If  he  is  making 
more  money  than  he  needs  in  his  own  busi- 
ness his  instinct  leads  him  to  use  his  surplus 
elsewhere  at  a  profit.  He  has  his  favorite 
investment  stock,  or  quietly  buys  notes  or 
loans  to  others. 

For  a  time  dividends  come  along  pleas- 
antly, loans  are  repaid  with  interest  and  he 
is  pleased  at  his  outside  income.  Then 
come  offers  to  take  stock  in  new  enterprises, 
always  pictured  in  the  most  rose  colored 
light,  or  a  man  in  whom  he  has  unbounded 
confidence  wants  a  little  help.  The  monied 
man  subscribes  for  some  stock,  he  lends 
money  to  his  friend,  only  to  find  that  it  is 
necessary  to  take  more  stock  or  lend  more 
cash  to  save  what  was  first  invested,  and  in 
the  end  to  lose  all. 

Then  follows  the  reaction.  He  is  ready 
to  vow,  and  does  vow,  that  never  again  will 
he  take  stock  in  anything,  and  will  lend  no 
money  unless  secured  by  Government  bonds. 
He  usually  keeps  his  vow,  and  the  result  is 
that  a  great  many  good  things  pass  by  his 
door,  but  they  tempt  the  man  that  has  not 
yet  had  this  experience,  while  he  pities  the 
conservative  fellow  down  the  way  who 
turned  his  fa^e  against  so  good  a  thing. 

In  this  way  history  continually  repeats 
itself.  Not  all  the  new  ventures,  however, 
prove  failures,  nor  is  every  loan  a  loss.  If 
they  were  business  would  come  to  a  stand- 
still. The  new  company  that  Conservatism 
would  not  even  consider  is  not  infrequently 
the  one  that  enriches  all  who  entered  it  at 
its  commencement,  and  the  effect  of  one 
such  brilliant  success  in  the  business  world 
will  outweigh  many  failures. 

Yet  the  constant  experience  of  the  vast 
majority  of  successful  business  is  embodied 
in  the  homely  old  proverb,  "  Shoemaker, 
stick  to  your  last." — Iron  Age. 


STOVES  AND  RANGES. 

YOU  can  read  this  with  safety  and  pos- 
sibly some  amusement,  for  it  ain't  a 
sign  and  I  don't  want  you  to  buy 
none.  By  the  way,  maybe  you  know  the 
difference  between  a  stove  and  a  range, 
being  as  how  you  are  in  a  stew  or  a  fry 
about  what  to  buy  and  how  to  pay  for  it  and 
make  a  profit  this  year.  Just  as  like  as  not 
you  could  tell  better  than  I  can,  but  I've  got 
the  bulge  on  you.  I  don't  mean  bv  that  that 
you're  an  old  stove  with  a  bulge  pot  on  bilin' 
for  me.  Nothin'  personal  ;  no.  I  do  mean 
that  this  is  my  explanation,  and  as  I'm  writ- 
ing it  you  can't  break  in  on  me.  I'm  going 
to  have  my  say  clean  to  the  end. 

Between  20  and  30  year  ago  a  stove  was 
something  to  cook  with,  and  if  something 
was  wanted  to  heat  the  front  room  you 
bought  an  air  tight  or  a  gas  burner  or  a 
radiator.  They  call  them  surface  burners 
and  revertible  flue  stoves  now,  but  a  stove 
meant  something  to  cook  with  and  the  step 
stove  was  taking  a  back  seat  for  the  flat  top 
now  generally  known  as  a  cook  stove.  I 
reckoned  you'd  get  your  oar  in  and  ask  why 
a  range  wasn't  a  cook  stove,  as  well  as  an 
oil  stove,  gasoline  stove,  gas  stove  and 
elecric  apparatus?  Well,  it  is  because  they 
ain't  got  no  pipe  hole  at  the  back,  oven 
doors  on  both  sides  and  three  flues  under 
the  oven,  and  several  other  reasons.  Talk 
about  your  "  base  releaf "  ornamentation  and 
att  design,  the  old  Sea  Shell  of  them  times 
was  a  sample  of  daep  carving  that  tried  the 
moulder's  skill  and  made  the  blacker  sweat 
and  cuss.  Some  of  them  old  panels  showed 
a  touch  of  genius  compared  with  which  a 
feller  feels  sick  when  he  sees  the  conglomer- 
ation of  paper  mashay,  limecrust  and 
water,  stucko  and  putty,  base  imitations  of 
things  on  the  earth  beneath  and  under 
water. 

My  !  what  them  fellers  will  have  to  an- 
swer fer.  In  them  times  a  catalogue  had 
the  cook  stoves,  or  cook's  stoves,  as  a  gram- 
marian chap  told  me  was  the  correct  way  to 
speak  of  them,  all  shown  right  in  the  front, 
in  the  place  of  honor,  and  the  ranges  took  a 
back  seat.  The  ranges  were  only  little 
things  then,  used  for  summer  work,  and 
gradually  they  got  to  where  they  are  to  day, 
in  the  front  of  the  catalogue  and  in  the 
people's  favor.  You  see,  the  cook  stoves  (it 
cost  that  rhetorical  gent  a  dollar  for  me  to 
struggle  with  "cook's  stove  "  for  his  benefit 
in  selling  him  a  stove)  having  the  pipe  hole 
at  the  back  made  them  set  away  out  in  the 
kitchen.  This  was  all  right  in  the  winter, 
for  they  not  only  heated  the  kitchen  first- 
class,  but  a  drum  heated  the  old  man's  bed- 
room, and  leaving  the  back  stair  door  open 
kept  a  feller's  breeches  from  feeling  like  a 
snow  bank  when  he  coasted  off  of  the  hen's 
feathers  into  them  at  the  dawning  of  the 
morning.  It  kept  a  fellow  cutting  wood  or 
burning  coal  to  do  this,  and  reduced  the 
popularity  of  the  stove  somewhat,  but  in  the 


summer  you  couldn't  eat  in  the  kitchen,  and 
the  flies  in  the  butter,  and  ihe  extra  work 
of  running  to  a  table  set  in  the  shed  opened 
the  women's  eye,  and  the  range  filled  it  full. 

You  see,  a  range  don't  have  any  oven 
door  on  one  s>de  and  the  pipe  hole  is  on 
that  side,  so  you  set  her  right  up  agin  the 
wall  and  it  didn't  take  up  near  so  much 
room.  I  know  you  want  to  ask  if  you 
cou'.dn't  set  a  cook  stove  the  same  way.  Of 
course  you  could,  but  it  wasn't  the  fashion 
and  people  didn't  do  it.  Fashion's  a  great 
thing.  Why,  the  gals  wore  galluses  last 
year,  even  if  it  wasn't  becomin',  'cos  'twas 
the  fashion.  No  ;  you  couldn't  set  a  cook 
stove  like  you  can  a  range.  The  flues  of  a 
range  are  different,  so  that  they  work  first- 
rate  with  smaller  fire  boxes,  and  ranges 
have  had  the  advantage  ofmodern  ingenuity, 
and  they  certainly  are  handy. 

But  did  you  ever  order  repairs  for  ranges 
from  two  different  sections  of  the  country  ? 
Well,  it's  either  amusin'  or  exasperatin'.  To 
begin  with,  the  left  hand  side  of  a  cook  stove 
is  the  back  of  a  range  and  the  back  of  a  cook 
stove  is  the  —  well,  let's  go  a  little  slow  and 
ask  a  question.  When  the  oven  is  on  the 
right  hand  side  of  the  fire,  is  it  a  right  hand 
range  or  a  left  hand  range  ?  That  is  an  un- 
settled question,  some  holding  that  the  fire 
being  the  important,  yea,  indispensable, 
feature,  that  such  a  range  is  a  left  hand 
range.  I  think  it  is  a  right  hand  range — 
been  brought  up  on  it,  and  think  I'll  stick  to 
it.  When  you  face  the  pipe  collar  of  a  cook 
stove,  you  are  standing  in  front  of  it.  Well, 
just  stand  in  front  of  a  range  and  order  a 
front  grate  and  see  what  you  get.  Some 
call  that  grate  the  end  grate  because  it  is  in 
the  end  of  the  fire  chamber ;  some,  again, 
call  the  other  grate  in  the  open  end  ranges 
the  end  grate  because  it  is  at  the  end  of  the 
range.  Money  has  been  spent  to  make  pic- 
tures of  ranges  wiih  every  plate  in  them 
numbered  and  printed  the  cuts  in  circulars 
and  catalogues  to  prevent  mistakes,  and  yet 
I'll  bet  a  dozen  pipe  holes  that  some  repair 
dealer  loses  some  feller's  trade  before  Christ- 
mas just  because  a  range  is  different  from  a 
cook  stove  to  order  repairs  for. 

What  is  the  remedy  for  this  trouble  ?  Oh  ! 
that's  easy.  Time,  just  simply  T-I-M-E.  In 
time  we'll  all  sell  gas,  oil,  vapor  or  electric 
stoves  that  we  won't  have  to  black,  and  much 
blasphemy  will  be  avoided,  as  the  fellow 
who  now  puts  up  his  own  pipe  himself  will 
have  it  done  by  an  expert.  If  you  had  a 
chance  at  me,  you  would  say  that  my  ex- 
planation of  the  difference  between  a  stove 
and  a  range  did  not  display  much  tact  in 
handling  the  subject.  Well,  "  set  "  on  the 
"  tact "  if  you  like.— By  Pipe  Hole,  in  Metal 
Worker. 
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OXFORD  warm  air  FURNACES 


TRIED  and  TESTED.       NEVER    HAS   ONE    FAILED. 


FOR  COAL 


ARE  THE  MOST  MODERN  FURNACES  IN  THE  MARKET. 

Coal  Furnaces . .     Wood  furnaces , , 


FOR  WOOD. 


Have  Heavy  Sectional  Fire  Pot. 
Extra  Heavy  Base  and  Ash  Pit. 
Rotating  Bar  Dumping  and 
Anti-Clinker  Grate.  Remov- 
able Grate  Frame.  Large  Com- 
bustion Chamber.  Heavy  Steel 
Plate  Radiator  with  Cast-iron 
Top  and  Bo'.tom. 


Have  Ash  Pit  Section  of  Extra 
Heavy  Corrugated  Iron.  Heavy 
Grate  especially  adapted  for 
Wood  Burning.  Double  Steel 
Radiator  (of  original  construc- 
tion) and  Steel  Fire  Box  Dome 
which  heat  quicker  than  Cast 
Iron. 


GAS  AND  DUST  TIGHT. 

COAL  FURNACES  MADE  IN  6  SIZES. 

WARRANTED   THE    BEST   IN   CANADA. 


Cyclone  Steel  Radiator. 
WOOD  FURNACES  IN  3  SIZES. 


SEND    FOR    CATALOGUE    AND    TESTIMONIAL    BOOK. 


MANUFACTURED    BY 


THE  GURNEV  FOUNDRY  CO.,  ltd,  T 


ORONTO 
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THE  GURNEY-MASSEY  CO.,  no.,  M 
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TRADE  CHAT. 

FIRE    Friday    morning     at     Fairbank, 
Rogers  &  C.o.'s  refinery,  Petrolea,  de- 
stroyed  two  agitators.     Loss,  $2,000  ; 
insured.     Cause,   spontaneous    combustion. 

Tenders  are  being  called  for  the  construc- 
tion of  the  new  electric  light  works  in  Vic- 
toria. 

During  the  month  of  August  138,710  tons 
of  coil  entered  the  port  of  Montreal  from 
the  lower  ports. 

Fifty  more  men  left  Toronto  Junction  one 
day  this  week  for  the  E.  B.  Eddy  lumber 
camp  in  Muskoka. 

The  Essex  Brass  and  Iron  Co.  is  boom- 
ing business— increasing  their  facilities  in 
every  department. 

R.J.  Stuart,  hardware,  stoves  and  tinware, 
Norwood,  has  moved  into  new  and  more 
commodious  premises. 

The  Wilkinson  Plough  Works,  Toronto 
Junction,  has  started  on  full  time  and  10 
extra  hands  have  been  given  employment. 

The  last  clean-up  at  the  Cariboo  mine, 
Camp  McK  nney,  was  the  result  of  19  days' 
work,  and  realized  between  $9,000  .and 
$10,000. 

The  Canada  Screw  Works,  Hamilton, 
opened  on  September  4th  with  a  10  per  cent, 
cut  in  their  employees'  wages,  made  neces- 
sary by  the  recent  tariff  reductions. 

John  Reuter,  a  Spanish  lumber  merchant, 
of  Venezuela,  is  in  Ottawa  for  the  purpose  of 
establishing  a  trade  in  Canadian  pine  logs 
between  this  country  and  Venezuela. 

E.  W.  Cox,  son  of  Aaron  Cox,  has  entered 
into  partnership  with  A.  E.  Micks,  hardware 
merchant,  Peterboro'.  Mr.  Cox  was  for- 
merly in  the  same  business  at  Kingston. 

A  young  man  named  Goodmanson,  who 
was  engaged  in  business  in  Selkirk,  is  re- 
ported to  be  missing.  His  parents,  who  re- 
side in  this  city,  are  anxjous  to  learn  of  his 
whereabouts. — Free  Press  Winnipeg. 

A  cablegram  reports  that  a  company  with 
$450,000  capital  has  been  organized  in  Eng- 
land to  develop  the  mining  properties  in 
Frontenac  and  adjoining  countries.  Iron 
ore,  mica,and  gold-bearing  ore  will  bemined. 

The  two  electric  light  companies  in 
Sydney,  C.  B.,  have  amalgamated,  and  are 
increasing  their  plant  by  the  addition  of  a 
90-horsepower  Robb-Armstrong  engine  and 
a  90-horsepower  Monarch   economic  boiler. 

Risdon  Bros.,  hardware  merchants,  St. 
Thomas,  have  purchased  the  patent  right  of 
the  Happy  Thought  oil  can  and  lamp  filler, 
a  most  ingenious  contrivance.  They  will 
push  the  sale  in  the  Northwest  as  well  as  in 
Ontario. 

In  an  interview  in  the  Winnipeg  Tribune, 
it  is  stated  that  the  farmers  in  Manitoba 
as  a  class  are  getting  into  good  financial 
shape.  They  have  been  very  cautious  this 
year  as  to  incurring  debt,  and   the  generally 


good  harvest  which  isnow  considered  certain 
of  being  secured,  will  greatly  improve  the 
financial  situation. — Ex. 

Lake  Winnipeg  traffic  is  about  over  for 
the  season,  and  the  steamboat  owners  are 
beginning  to  tie  up  their  craft.  The  fishing 
fleet  will  soon  be  in  winter  quarter?.  The 
catch  this  summer  on  the  lake  is  reported 
to  have  been  successful. 

The  following  officers  were  elected  at  the 
annual  meeting  of  the  Furniture  Makers' 
Association  held  in  Toronto  this  week  : 
Presiden',  E.  F.  R.  Zoellner,  Mount  Forest  ; 
vice-president,  Geo.  McLaggan,  Stratford  ; 
treasurer,  G.  S.  Knochtel,  Hanover,  and 
secretary,  G.  R.  Shaw. 

Last  week  three  tons  of  gold  ore  arrived 
over  the  Kingston  and  Pembroke  railway 
from  the  township  of  Clarendon,  for  James 
Stark.  The  ore  assays  $120  to  the  ton,  and 
will  be  shipped  to  Mr.  Baumgatten  in  Eng- 
land, where  an  effort  will  be  made  to  form  a 
company  tr  work  ihe  mine. 

The  Tilsonburg  Board  of  Trade  met  the 
other  night  and  appointed  a  committee  to 
interview  the  merchants  re  the  appointing 
of  a  night  watchman.  The  committee  were 
also  asked  to  co-operate  with  the  committee 
appointed  by  the  council  to  see  the  M.  C. 
R.  authorities  re  better  train  service. 

A  carload  of  grass  seeds  arrived  here  on 
Monday  morning  for  the  Brackman  &  Ker 
Milling  Company,  fromChicago.  It  includes 
all  kinds  of  grass  and  clover  seeds.  It  is 
the  largest  consignment  of  such  seeds  that 
has  ever  been  received  in  British  Columbia. 
— News,  Vancouver. 

Stevens  &  Burns,  brass  and  iron  founders, 
London,  have  been  unable  to  make  an  offer 
acceptable  to  their  creditors,  and  the  plant 
has  been  offered  for  sale.  The  mortgages 
on  the  property  amount  to  nearly  $40,000, 
and  it  is  understood  that  the  mortgagees 
will  make  a  purchase,  if  the  establishment 
can  be  bought  in  at  a  reasonable  figure.  If 
this  is  done,  operations  may  be  resumed  at 
once. 

A  joint  stock  company  has  been  formed 
by  four  well-known  lumbermen  of  Essex 
county  to  operate  in  the  Algoma  lumber 
district.  The  company  consists  of  J.  Haynes, 
Woodslee;  W.  R.  Rodd,  Gesto  ;  Raemer 
Wigle,  Essex;  and  R.  Fader,  of  Windsor. 
They  have  secured  the  lumber  limits  of  the 
township  of  Striker  and  part  of  Cobden 
township,  and  have  purchased  the  property 
and  mill  plant  of  the  Blind  River  Mill  Co. 
in  Algoma. 

Lyman  Moore,  a  well-known  merchant 
and  manufacturer  of  Hamilton,  died  on 
Saturday  evening,  at  the  age  of  sixty-six. 
He  was  one  of  the  organizers  of  the  Hamil- 
ton Street  Railway  Company  in  1873,  and 
was  interested  in  the  Hamilton  glass  works 
and  other  enterprises.  He  was  also  a  mem- 
ber of  the  firm  of  John  Winer  &  Co  ,  whole- 
sale druggists.  The  deceased  failed  in  health 


three  or  four  years  ago,  and  had  since  been 
an  invalid.  He  leaves  a  widow,  one  son  and 
three  daughters. 

W.  H.  Glassco,  W.  Southam,  Richard 
Fuller,  J.  W.  Hendrie,  W.  A.  Wood,  W.  W. 
Osborne  and  John  Patterson,  Hamilton, 
have  applied  for  incorporation  for  the 
Cataract  Power  Company.  The  capital 
stock  of  the  company  is  $100,000.  The 
object  of  the  company  is  to  bring  electrical 
power  from  Niagara  Falls  to  Hamilton. 

Secretary  Wills,  of  the  Toronto  Board  of 
Trade,  has  on  file  in  the  rotunda  of  the 
board  the  publications  of  the  International 
Customs  Tariffs'  Bureau.  These  publica- 
tions, which  are  of  considerable  interest  to 
the  members  of  the  Board,  especially  export- 
ers or  importers,  had  been  forwarded  to  the 
Dominion  Government  and  sent  by  them  to 
the  local  Board  of  Trade. 

An  important  seizure  has  been  made  by 
the  Customs'  authorities  here.  The  sufferers 
in  the  case  are  the  Canada  Jute  Company, 
and  about  $30,000  worth  of  their  recent  im- 
portations have  been  confiscated  as  not  being 
bona  fide  raw  materia'.  Under  the  tariff, 
jute  in  the  condition  in  which  it  comes  from 
the  loom,  that  is,  not  pressed,  n. angled,  cal- 
endered, or  otherwise  finished,  is  admitted 
free.  The  material  r.ow  under  seizure  is 
claimed  to  be  further  manufactured,  and  as 
such  not  admittable  on  the  free  list,  but  is 
amenable  to  duty,  and  for  this  evasion  of  the 
payment  of  duty  the  goods  were  seiz  ;d.  Al- 
though the  material  actually  under  seizure 
is  only  $30,000  in  value,  the  total  amount 
will  be  over  $100,000,  as  the  period  of  forfeit- 
ure covers  the  three  years  previous  to  the 
seizure. 

There  are  some  interesting  coincidences 
in  the  coal  and  iron  production  of  the  United 
States  and  England  last  year,  well  remarks 
an  exchange  The  production  of  coal  in  the 
United  States  was  162,814,977  gross  tons, 
and  the  production  in  the  United  Kingdom, 
164,325,795;  the  production  of  ore  was  11,- 
587,629  tons  in  the  United  States  and  11,- 
203,476m  the  United  Kingdom,  but  the  latter 
imported  4,000,000  tons  ;  the  production  of 
pig  iron  was  7,124,502  tons  in  the  United 
States  and  6,976,990  in  the  United  King- 
dom. 


THE  ONTARIO  TACK  CO. 

Manufacturers  of 

Wire  Nails 

TACKS,  SHOE  NAILS,  ETC. 


Hamilton. 


Ontario. 

SP 
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CRESCENT  DAMPERS 

Patented  in  U.S.  and  Canada,  1893. 

Has  all  the  advantages  of  a  high  priced  Stove  Pipe  Damper,  at  low 
cost.  LIGHT  FOR  FREIGHT.  Being  made  of  sheet  steel  will 
not  break,  and  being  double  will  not  warp.  Spring  keeps  damper  at 
any  angle  set  in  pipe. 

Manufactured  by 

Thos.  Davidson  &  Co. 

MONTREAL. 


HARDWARE  DRUMMER'S  SCHEME. 

TO  the  observant  man  hardly  a  day 
elapses,  perhaps,  that  he  is  not  forc- 
ibly reminded  of  the  far-reaching 
influence  of  the  improvements  of  the  period 
and  the  decay  of  primitive  customs  and 
methods.  This  can  even  be  observed  in 
those  little  affairs  of  the  heart  in  which  young 
people  are  supposed  to  be  interested,  and 
the  habit  of  scaling  a  stone  fence  and  sitting 
beneath  a  pomegranate  tree  while  you 
serenade  a  maiden  fair,  and  momentarily 
expect  to  be  playfully  run  through  the  body 
by  her  interesting  kinsman  has  practically 
fallen  into  disuse.  But  the  plan,  at  a  more 
critical  point  of  courtship,  of  the  gentleman 
getting  down  upon  his  knees,  or  at  least 
being  present  in  person,  has,  we  believe, 
been  kept  up  to  the  present  time.  It  now 
appears,  however,  to  be  doomed. 

An  event  has  occurred  in  Michigan,  near 
Detroit,  which  appears  .to  confirm  the  idea 
that  courtship,  as  well  as  most  other  things, 
will  hereafter  be  greatly  facilitated  by  recent 
inventions.  It  seems  that  there  is  a  young 
lady  residing  in  Detroit  who  for  some  time 
has  been  the  recipient  of  the  attentions  of 
two  young  men,  one  a  young  professor  in 
the  Michigan  State  University,  at  Ann 
Arbor,  and  the  other  a  traveling  salesman 
for  a  New  York  wholesale  hardware  house, 
whose  route  extends  through  Michigan  and 
parts  of  Canada.  One  day  recently  the  New 
Yorker  arrived  in  Detroit  late  in  the  after- 
noon, and,  of  course,  immediately  started  to 
make  the  rounds  of  the  retail  hardware 
dealers,  with  the  laudable  purpose  of  selling 
each  a  good  stock  for  the  winter  before  the 
representative  of  any  rival  concern  should 
put  in  an  appearance.  He  had  hoped  to 
visit  the  object  of  his  affections  in  the  even- 
*  ings,  but  business  was  brisk,  and  eight 
o'clock  found  him  very  busy  trying  to  induce 
a  prominent  dealer  to  take  six  dozen  axes, 
four  dozen  grindstones  and  a  half  carload 
of  wooden  pails.  At  this  stage  of  the  pro- 
ceedings a  younger  brother  of  the  young 
lady  dropped  in  to  get  a  new  jack-knife,  and 
accidentally  mentioned  that  the  Ann  Arbor 
professor  was  up  at  the  house.  It  instantly 
occurred  to   the  progressive  hardware  and 


cutlery  drummer  that  the  college  man  came 
for  no  other  purpose  than  to  lay  his  heait 
at  the  feet  of  the  young  lady  he  himself 
adored.  For  a  moment  there  was  a  struggle 
in  his  heart,  but  he  speedily  got  control  of 
himself  and  decided  that  he  could  not  pos- 
sibly leave  the  store,  as  the  dealer  was  just 
on  the  point  of  deciding  to  take  the  pails. 
But  the  thought  of  giving  up  the  lady,  who 
had  been  for  months  constantly  in  his  mind 
waking  and  sleeping,  was  unbearable.  Light 
suddenly  dawned  on  him.  Handing  the 
merchant  a  circular  explaining  the  merits  of 
his  new  double-bladed  chopping  knives,  he 
requested  the  use  of  the  dealer's  telephcne 
for  five  minutes,  stepped  to  it  and  rang  up 
.he  central  office. 

A  moment  later  the  telephone  bell  at  the 
residence  of  the  young  lady  rang,  sharp  and 
decisive.  The  professor  had  been  there  for 
an  hour  talking  pleasantly  of  the  grand  edu- 
cational work  they  were  doing  in  the  de- 
partment of  fossiology  at  Ann  Arbor.  When 
the  bell  rang,  the  lady's  father  being  absent 
(he  is  a  physician),  she  excused  herself  and 
proceeded  to  the  adjoining  room  to  answer 
it.  The  professor  heard  her  step  to  the 
telephone  and  say,  "yes,"  made  a  short 
pause  and  say  "yes"  again.  Then  there 
was  a  longer  pause,  and  he  heard  her  reply: 
"  Why — why — reallv,  this  is  very  sudden." 
Then  there  was  a  still  longer  pause,  and  he 
heard  her  say  "yes"  very  softly,  and  then 
"  good-bye,"  and  then  she  hung  up  the  re- 
ceiver and  came  into  the  back  room.  The 
college  man  moved  closer  to  the  lady,  and 
remarked  that  it  was  a  warm  evening,  and 
and  he  thought  it  was  going  to  rain,  and  then 
resumed  his  talk  about  the  great  work  at  the 
university.  Fifteen  minutes  later  there  was 
a  ring  at  the  front  door  bell.  The  lady  re- 
sponded to  it.  and  a  district  messenger  boy 
handed  her  a  plain  gold  ring,  which  she 
slipped  on  her   ringer,  and  returned   to   the 

parlor.     "  Miss ,"  said  the  professor, 

five  minutes  later,  "  I  want  to  ask  you  a  very 
important  question  this  evening.  Excuse 
me  for  putting  it  bluntly,  but  will  you  be  my 
wife?  But  we  need  go  no  further  with  this. 
Two  minutes  later  the  professor  went  down 
the  front  step's,  and  shook  his  fist  at  the  tele- 
phone wire  and  took  the  first  train  for  Ann 
Arbor. 

If  this  story  be  true — and  we  have  no 
reason  to  doubt  it — it  opens  a  vast  field  of 
usefulness  for  the  telephone,  and  shows,  as 
a  few  other  incidents  could,  the  great  enter 
prise  of  the  American  people.  This  could 
not  have  happened  in  any  other  country  in 
the  world  except  America.  We  are  a  great, 
growing,  pushing,  energetic  people,  and  no 
other  nation  on  the  face  of  the  globe  can 
approach  u=. — W.  E.,   in  N.  Y.  Hardware. 


THE  FAUCET  CAN. 

The  Columbian  Faucet  Can  is  destined  to 
revolutionize  the  entire  faucet  can  trade  in 
the  country.  In  its  great  simplicity  alone  it 
will  be  sure  to  recommend  itself  to  the  pub- 
lic. The  spout  is  hung  on  a  swivel  and  the 
stream  can  be  stopped  at  once  by  raising  the 
spout,  the  cut-off  being  so  perfect  that  there 
is  no  possibility  of  drip  or  waste.  The  spout 
when  not  in  use  is  turned  up  within  a  hood, 
thereby  making  it  safe  from  breakage  in 
shipping  or  loss  of  oil  when  not  in  use.  The 
faucet  is  of  brass  and  may  be  safely  guaran- 
teed not  to  leak,  drip  or  break  with  proper 
handling,  as  it  has  no  packing,  being  ground 
in  such  a  manner  that  all  wear  is  taken  up 
at  end  by  a  set  screw,  which  can  be  adjusted 
by  any  one.  The  can  is  made  of  galvanized 
iron  with  tin  top,  has  a  perforated  drip  cup 
which  prevents  the  escape  of  oil  during 
transportation.  It  is  safe  and  convenient, 
aad  may  be  closed  up  perfectly  tight,  thus 
avoiding  evaporation,  and  will  save  in  oil 
more  than  the  cost  of  can  in  one  year's  ser- 
vice. The  trade  may  be  supplied  by  the 
McClary  Mfg.  Co. 


The  Dominion  Department  of  Trade  and 
Commerce  is  in  receipt  of  some  trade  re- 
ports from  the  Foreign  Office.  One  of  them 
shows  that  the  export  of  nickel  ore  from 
New  Caledonia,  the  French  penal  settle- 
ment, last  year  was  valued  at  $30,000,000. 
As  most  of  this  product  goes  to  the  United 
Kingdom,  it  would  be  well  for  the  nickel  pro- 
ducers of  Canada  to  endeavor  to  secure  a 
share  of  the  market,  which  almost  exclu- 
sively pertains  to  New  Caledonia  at  the  pre- 
sent time. 

A  cable  to  the  Montreal  Star  says  :  Cana- 
dian imports  from  the  United  Kingdom 
sustained  a  falling  off  in  the  month  of 
August.  This  decline  has  amounted  to  35 
per  cent.,  while  that  of  the  first  eight  months 
of  the  year  is  given  out  in  the  British  Board 
of  Trade  returns  as  31  per  cent.  These 
figures  should  be  taken  in  comparison  with 
those  of  1893.  Imports  to  Great  Britain 
from  Canada  are  also  on  the  decrease.  The 
figures  show  a  decline  of  13  per  cent,  for 
August,  and  of  8  per  cent,  for  the  eight 
months.  The  heaviest  decreases  in  August 
were  in  wheat,  £80,000,  and  cheese,  £107, 
000. 
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MONTREAL    MARKETS. 

Montreal,  September  14,  1894. 

HARDWARE. 

THERE  has  been  a  good  demand  for 
general  shelf  hardware  of  all  kinds 
during  the  past  week,  and  a  good 
volume  of  business  in  this  kind  of  goods 
noted  last  week  is  well  maintained.  Cut 
nails,  wire  nails,  cutlery,  sporting  goods, 
tacks,  in  fact  all  lines  of  general  hardware 
show  a  fair  degree  of  activity.  Values  show 
no  change  as  far  as  any  of  these  goods  are 
concerned,  being  generally  steady.  Rope, 
resin,  and  cement,  also  continue  steady  and 
fairly  active,  and  in  fact  generally  speaking 
the  hardware  market  is  much  as  it  was  re- 
ported a  week  ago. 

Wire — There  is  a  steady  trade  doing  both 
in  coppered,  annealed,  and  oiled  wire,  but 
the  movement   is   of  moderate  dimensions. 

Rope — The  demand  for  rope  is  well  main- 
tained in  a  jobbing  way.  We  quote  values  as 
before:  Sisal  at  7  to  7/^c. for  7-16  in.  and  up- 
wards, and  14c  for  deep  sea  line.  Pure 
Manilla,  gXc  for  7-16  in.  and  upwards,  9^c. 
forsmaller. 

Cutlery — This  continues  one  of  the 
most  active  lines  ot  the  hardware  market, 
and  large  quantities  of  both  table  and  pocket 
cutlery  have  moved  out  during  the  week, 
the  volume  of  business  being  if  anything 
larger  than  last  week.  A  notable  order  was 
the  shipment  of  a  very  large  line  of  stock  to 
a  western  buyer  who  had  to  come  to  Mont- 
real to  get  the  assortment  he  wanted. 

Sporting  Goods— This  is  another  very 
active  line  at  present,  and  large  quantities 
of  guns,  rifles  and  ammunition  are  changing 
hands. 


Winter  Goods — Business  in  skates  and 
sleigh  bells  has  not  commenced  in  earnest 
yet,  but  the  wholesalers  are  preparing  for  a 
move  in  this  respect,  which  they  expect  m 
the  course  of  a  few  weeks. 

Cut  Nails — Trade  in  cut  nails  has  been 
of  the  quiet,  steady  kind.  The  jobbing 
basis  is  still  unchanged  at  $1.75. 

Wire  Nails— A  fair  trade  is  doing  in 
wire  nails  and  discounts  are  unchanged. 

Horse  Nails — Business  rules  much  the 
same  as  it  was,  a  fairly  steady  demand  being 
to  note. 

Tacks — Fair  quantities  of  tacks  are  mov- 
ing, and  business  if  anything  in  these  has 
shown  an  increase.    Values  are  unchanged. 

Horseshoes — Business  remains  quiet 
with  no  improvement  to  note.  The  move- 
ment is  confined  to  small  lots. 

Ware— Business  in  this  line  has  ruled 
quiet  during  the  past  week  and  has  not 
been  as  active  as  it  was  last  week. 

Chain — Business  in  chain  is  slow,  with 
nothing  special  to  report. 

Tools — There  is  little  activity  to  note  in 
any  kind  of  tools  this  week. 

Plumbing  and  Building  Supplies— 
Damand  for  both  of  these  lines  remains  in- 
active on  the  whole. 

Lead  Pipe— Some  fair  sized  lots  have 
been  moved  during  the  week,  but  the  de- 
mand is  not  of  an  active  kind. 

Hinges— The  demand  for  all  k  nds  of 
hinges  that  has  been  kept  up  throughout 
the  month  is  still  well  maintained.  Values 
aie  steady  all  round. 

Tar,  Etc. — The  demand  for  tar,  resin  and 
other  naval  supplies  is  fairly  active  and 
prices  are  steady  for  small  lots  for    immedi- 


ate wants.     Wequote:  Ro;ins,$2.75to  $5.25 
as  to  brand  ;  coal  tar,  $3.25  to  $3.75  ;  cotton     ] 
waste,  5  to  jr.  for  colored  and  7  to  10c.  for 
white  ;  oakum,  5X  to  7^c,   and  cotton  do. 
10  to  12c. 

Turpentine— This  meets  a  fair  demand 
and  prices  are  unchanged  from  a  week  ago, 
at  44  to  45c.  according  to  quality. 

Cement — There  is  a  good  demand  for 
cement  and  an  active  business  is  to  report, 
while  the  firm  tone  already  reported  is  well 
maintained.  We  quote  spot  prices  at  $1.95 
to  $2.05  for  English  brands,  and  $1.85  to 
$1.90  for  Belgium  brands. 

Firebrick — Demand  for  firebrick  is  not 
as  active  as  it  was,  but  though  the  market  is 
quieter  prices  are  steady  and  well  main- 
tained at  $15  50  to  $22  per  1,000. 

METALS. 

The  heavy  iron  and  metal  market  fails  to 
show  any  well  sustained  activity.  Business 
is  of  moderate  volume,  and  buyers,  as  they 
have  done  all  throjgh  the  season,  content 
themselves  with  providing  for  their  wants  in 
the  immediate  future  only  and  let  the  distant 
take  care  of  itself.  There  is  no  material 
change  in  values,  which,  as  a  rule,  are  steady 
in  tone,  with  the  exception  of  tin  plate,  which 
has  declined  somewhat  in  England.  Spot 
values,  however,  are  not  quotably  altered 
since  a  week  ago. 

Pig  Iron — The -market  for  pig  iron  is 
firm,  and  values  on  Scotch  brands  in  conse- 
quence of  diminishing  stocks  are  firmer  all 
round.  In  Canadian  brands  sales  of  good 
sized  lots  of  Ferrona  have  taken  place  at 
$16.50  to  $17,  and  No.  1  Siemens  at  $15.50. 
We  quote  :  Simmerlee  and  equal  brands, 
$21,  ex  store,  and   Carnbroe  and  Eglinton, 


FAMOUS 

ACTIVE  RANGE 

8.20.       9.20.       9.22. 

Made  square,  with  reservoir,  high  shelf  and  high  closet. 
Made  from  original  patterns.     No  guessing  as  to  heat  of 
oven.     Thermometer  in  door  shows  it  exactly.      Oven 
cemented  top  and  bottom,  and  ventilated.      Large  bast-A 
ing  door. 

A   PERFECT  STOVE 


The  McCIary  Mfg.  Co. 

London,  Toronto,  Montreal,  Winnipeg,  Vancouver. 
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&  L.  SAMUEL,  BENJAMIN  &  CO. 

26  to  28  Front  St.  West,  TORONTO,  ONTARIO 


IMPORTERS  AND  DEALERS   IN 

British,    Continental 
American,    Canadian 

METALS,     TIN    PLATES,      ETC. 


HARDWARE 


Tinsmiths',  Steamfltters'  and  Plumbers'  Supplies 


.A.    SZTPZEOI-A-X/TT. 


LAMPS,        LAMP  GOODS,        GAS  FIXTURES,        ETC, 

Prompt  Attention  Given  to  Letter  Orders.      Correspondence  Solicited  in 
connection  with  General  Import  or  Export  Trade. 


ENGLISH    HOUSE 


SAMUEL,  SONS  &  BENJAMIN 

164  Fenchurch  St.,  London,  E.C. 


Shipping  Office  : 
No.   1   Rumford  Place,  Liverpool. 


CANADA'S    LARGEST    MANUFACTURERS 


SAFFORD 


PATENT 


RADIATORS 


FOR 


Hot  Water  and  Steam  Heating 

Bolts 
Packing 
Leaky  Joints 

LARGEST  VARIETY  OF  STYLES 

BIGGEST  STOCK  IN  CANADA 
THE    TR.^LTDE    OlSTLY    Supplied 


Sole  Manufacturers  and  Patentees  : 


THE 


Toronto  Radiator  Mfg,  Co. 


TOEOITTO,   OUSTT. 


BRANCH    HOUSES Montreal,    Quebec,    St.  John,   Hamilton,    Winnipeg,   and   Victoria,   B.C. 
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Empire"  Patent  Shingles 


MADE    OF 


GALVANIZED  TINNED  STEEL 


Warranted  Rustproof 


Send  for  Price  List  and  Catalogue. 


Metallic  Roofing  Co. 


84  to  90  Yonge  St.,  TORONTO. 


LIMITED. 


MONTREAL  MARKETS— Continued 

$19.50  ;  Ferrona,  $16.50  to  $17,  and  No.  1 
Siemen's,  $16.50  to  $16,-75. 

Bar  Iron — Some  weeks  ago  reference 
was  made  to  the  fact  that  values  would  no 
doubt  be  cut  on  bar  iron.  This  fact  has 
been  positively  developed  since  last  meeting 
owing  to  very  low  offers  that  have  been 
made  by  different  mills.  As  a  result  it  is 
difficult  to  quote  a  reliable  price,  but  though 
we  repeat  our  quotation  of  $1.70  to  $1  75,  it 
is  a  certain  fact  that  the  inside  price  has 
been  shaded  in  one  or  two  instances  during 
the  past  eight  days  or  so. 

Sheet  Iron — Demand  for  sheet  iron 
continues  of  a  steady  character.  Prices  are 
unchanged  and  stocks  well  assorted.  We 
quo'  e  on  the  basis  of  $2.30  for  No.  28  guage. 

Tin  Plate — English  advices  have  fur- 
nished an  easier  tone  in  these,  but  though 
this  has  a  certain  effect,  spot  prices  are  re- 
peated as  quoted  last  week,  a  quiet  trade 
passing  at  $2.75  to  $2.90  for  cokes  and  $3  35 
to  $3  50  for  charcoal. 

Terne  Plates — There  is  a  moderate 
volume  of  business  reported  at  last  week's 
range — $6  to  $6.25. 

Canada  Plates — Nothing  special  is  to 
report  in  connection  with  this  line,  which  we 
quote  as  before  at  $2  10  to  $2.20.  Demand 
continues  of  a  fair  kind. 

Ingot  Tin — Business  in  tin,  as  in  all 
other  metals,  is  quiet.  We  quote  18  to 
18'^c. 

Iron  Pipe — Demand  is  moderate  and 
discounts  are  unchanged  at  70  and  5  per 
cent,  for  black  and  50  and  5  for  galvanized. 

Copper — There  is  no  change  in  copper, 
which  rules  quiet  at  <)%  to  10c. 

STEEL — Business  quiet.  We  quote  :  B.st 
cast  steel,  \oxA  to  12c;  spring,  $2.50  ;  tire, 
$2.50  to  $275;  sleigh  shoe,  $240;  round 
machinery,  $3. 

Spelter — There  is  only  a  quiet  ordinary 
business  doing.  Quotations  are  unchanged 
at  $4.45  to  $4.50. 


Zinc  Sheet — A  small  jobbing  business  is 
reported  at  steady  prices  :  $4  25  to  $4.50. 

Hoops  and  Bands — A  steady  quiet  de- 
mand describes  the  business  in  these.  Prices 
remain  $2.30  to  $2.35. 

Antimony — There  is  nothing  out  of  the 
ordinary  run  to  report.  Business  is  of  very 
moderate  compass,  at  10  to  12c. 

Galvanized  Iron — Demand  is  much  the 
same  as  it  was,  and  is  for  moderate  quanti- 
ties. We  quote  :  a]^  to  4^c.  for  ordinary 
brands;  Morewood,  5X  t0  oc- ;  tinned  sheets, 
coke,  No.  24,  6  to  d]ic. ;  No.  26,  byi  to 
6^"c,  with  the  usual  extra  for  larger  sizes. 
GLASS. 

The  glass  market  furnishes  no  pronounced 
change,  and  business  is  quiet  for  immediate 
delivery.  For  future  shipments  some  fair 
sized  orders  are  to  note.  We  quote:  $1.25  for 
first  break;  $1.30  for  second  break,  per  50 
feet ;  $3.25  for  first  break  per  100  feet ;  putty 
in  bulk,  $1.85. 

PAINTS  AND  OILS. 

This  market  still  rules  quiet,  and  there  is 
no  new  phase  to  report.  Travelers  are  now 
out,  but  jobbers  report  that  up  to  the  present 
orders  have  been  coming  in  slow.  The  tone 
is  steady,  and  there  is  no  change  in  values  to 
note.  We  quote  as  follows  :  Choice  brands 
white  lead,  Government  standard,  $4.75;  No. 
1,  $4.50  ;  No.  .2,  $4.25  ;  No.  3,  $4  ;  No.  4, 
$3.75;  dry  white  lead,  4^c. ;  red  lead,  pure, 
4Xc;  do.,  No.  1,4c;  zinc  white, pure,  $7.25  ; 
No.  1,  $6.25  ;  No.  2,  $5.25;  linseed  oil, 
round  lots,  raw,  54  to  55c, boiled,  56  to  58c; 
seal  oil,  45c. 

CHEMICALS    AND    DYESTTJFFS. 

There  has  been  a  rather  better  demand 
since  our  last  for  heavy  chemicals,  and  im- 
porters state  thattheir  orders  are  fair  average 
ones  for  the  season  of  the  year.  We  quote 
as  follows  :  Bleaching  powder,  $2.50  to 
$2.75  ;  bicarb,  soda,  $2.25  to  $2.35  ;  sal  soda, 
70  to  75c.  ;  carbolic  acid,  lib.  bottles, 
25  to  30c.  ;    caustic  soda,  60  per  cent.,  $2.15 


to  $2.75  ;  ditto,  70  per  cent.,  $2.40  to  $2  50  ; 
chlorate  of  potash,  20  to  22c;  alum,  $1.40  to 
$1.50  ;  copperas,  75  to  80c.  ;  culphur  flour, 
$1.75  to  $2.00  ;  ditto  roll,  $2.00  to  $2.10  ; 
sulphate  of  copper,  $4.50  to  $5.00  ;  white 
sugar  of  lead,  7^  to  Zl/2c.  ;  bicarb,  potash, 
10  to  12c.  ;  sumach,  Sicily,  per  ton,  $75  to 
$80;  soda  ash,  481050  per  cent.,  $1.15  to 
$1.50  ;  chip  logwood,  $2.00  to  $2  10  ;  castor 
oil,  6yi  to  7c. ;  and  Norwegian  cod  liver  oil, 
$25  to  $26. 

PETROLEUM. 

Business  in  petroleum  has  been  fairly 
active  and  prices  are  steady.  We  quote 
Canadian  refined  at  11c.  in  shed  in  Montreal 
for  round  lots,  and  12c.  for  small  quantities. 
American  petroleum,  14  4-5C  in  car  lots, 
15XC  m  10-barrel  lots,  i^'Ac.  in  5-barrel 
lots,  and  16c.  for  single  barrels,  net  cash  ; 
American  benzine,  23  to  25c.  ;  Canadian 
benzine,  io|4fc.  Petrolea;  i2^c.  Montreal. 
HIDES. 

The  demand  for  light  hides  continues 
good  and  stocks  are  light  while  prices  are 
steady.  On  the  other  hand  heavy  hides 
are  plentiful  and  prices  are  easy.  The 
opposition  still  continues  to  bull  the  market 
and  has  paid  butchers  as  high  as  4^c  for 
No.  1  and  %l/zC  for  heavy  steers,  while 
tanners  won't  pay  more  than  4>£c.  for  No.  1 
from  dealers,  and  in  some  cases  they  are 
offering  heavy  steers  at  less  than  5J^c.  cured. 
We  quote  No.  1  at  4c;  No.  2  at  3c.  ; 
No.  3  at  2c.  The  regular  market  price  for 
lambskins  will  be  45c.  next  week,  but  there 
is  no  doubt  that  the  opposition  party  will 
offer  probably  55c.  to  60c.  for  them.  In  calf-  L 
skins  business  is  dull  and  values  are  un- 
changed at  5c. 

TALLOW. 

The  cotton  market  is  quiet  and  steady  at 
SJ4  to  6c. 

WOOL. 

Stocks  of  wool  here  are  very  small,  and  it 
is  said  that  American  buyers  have  cleared 
up    a    lot     of     stock     during     the     week 
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MONTREAL  MARKETS— Continued. 

We  quote  :  Greasy  Cape,  14  to  16c; 
Canadian  fleece,  17  to  20c;  B.  A.  scoured,  26 
to  32c;  pulled  wool,  20  to  2i^c.  for  supers, 
and  23  to  26c.  for  extras.  Northwest  wool 
is  quoted  at  11  to  12c. 

ASHES. 
The  market  for  ashes  continues  quiet  but 
firm.     We    quote  :     First    pots    at    $415; 
1      seconds,  $3.75    to   $3.80,   and    pearls,  $7  to 
$7.50  per  100  lbs 


MONTREAL,  TRADE  NOTES. 

Several  round  lots  of  Ferrona  pig  iron 
have  been  placed  on  Western  account 
during  the  week  by  Drummond,  McCall 
&  Co. 

Arrivals  of  cement  during  the  week  have 
been  4,100  casks  English  and  9,000  casks 
Belgian.  This  makes  the  total  to  date 
54,800  barrels  of  English  and  34,525  barrels 
of  Belgian. 

Cables  from  Liverpool  to  Bellhouse, 
Dillon  &  Co.  note  a  scarcity  of  whit- 
ing and  also  that  palm  oil  and  Norway  cod 
liver  oil  are  materially  higher,  the  former  ,£3 
per  tine,  and  the  latter  10s.  per  brl. 

Stocks  of  cutlery  are  well  assorted  here 
One  of  the  most  extensive  assortments  of 
this  kind  of  goods  is  that  on  the  shelves  of 
Caverhill,  Learmont  &  Co.  Their  range  of 
table  and  pocket  cutlery  is  only  of  the  best 
makes,  and  is  always  a  full  one. 

W.  McNally  &  Co.  have  placed  some 
round  lots  of  cement  on  Western  account 
since  our  last,  aggregating  in  all  some  5,000 
casks.  They  have  also  received  import 
orders  for  a  round  quantity  of  stock. 
Freights  from  London  are  quoted  at  5s.  6d. 
September,  and  6s.  6d.  October,  and  Ant- 
werp is.  per  ton  higher. 


TORONTO  MARKETS. 

Toronto,  Sept.  14,  1894. 

HARDWARE. 

THE  warehouses  have  been  the  scene  of 
much  activity  during  the  past  week. 
It  is  the  second  week  of  the  Exhibi- 
tion, and  the  number  of  country  merchants 
who  have  taken  advantage  of  it  to  visit  the 
wholesale  houses  was  larger  than  ever  be- 


fore. All  the  houses  unite  in  saying  this. 
What  is  more,  they  have  been  buying  more 
freely  than  they  did  a  year  ago.  They  say 
that  business  has  been  poor,  but  the  pro- 
spects are  bright,  and  upon  the  strength  of 
this  they  are  purchasing  larger  quantities. 
The  farmers,  they  say,  are  in  much  better 
spirits.  Sporting  goods  are  going  out 
lively,  and  so  is  cutlery.  Considerably  more 
activity  is  shown  in  plumbers'  supplies.  The 
season  is  beginning  to  open  up  for  such 
lines  as  manure  forks  and  draining  tools. 
Fall  trade  has  not  yet  set  in  for  tinware  and 
stove  trimmings,  and  the  time  when  such 
lines  begin  to  move  seems  to  be  setting  in 
later  and  later  every  year.  Payments  are 
not  altogether  satisfactory  although  they 
are  improving  a  little  if  anything. 

Wire — Demand  for  coppered  steel  still 
improves,  and  oiled  and  annealed  is  going 
out  in  small  quantities.  Barbed  wire  is 
quiet,  and  stove  pipe  wire  in  good  demand. 

Rope — There  is  a  fair  demand,  and 
plow  lines  are  in  good  request.  We  quote: 
Sisal,  7-16  in.  and  larger,  7^c;  X>  5-16,  Y% 
in.,  8c.  Manilla,  7-i6in.  and  larger,  9% c; 
X,  5-i6.K  'n->  I0C- 

Cut  Nails — Quiet,  with  base  price  un- 
changed at  $1.80  Toronto,  for  carload  lots, 
and  $1.85  for  small  lots. 

Wire  Nails — Business  is  fair  in  a  small 
way.  Discounts  unchanged  at  75,  10  and  5 
per  cent.,  sh-pmentsin  10-keg  lots  being  pre- 
paid. 

Horse  Nails— There  is  a  fair  trade 
doing  in  small  quantities.  Discounts  are 
60  per  cent.  off"C,''  and  60  and  2%  per 
cent.  off'P.B." 

Tacks— The  activity  noted  last  week  has 
been  unchanged.  We  quote  as  follows  :  Cut, 
carpet  blued,  gimp,  60  per  cent.;  do.,  tinned, 
70  per  cent.;  copper  nails,  62^  percent.; 
clout  nails,  60  to  67  >£  per  cent.;  trunk  nails, 
60  to  65  percent.;  shoe  finders'  tacks,  50  per 
cent.;  shoe  nails,  Hungarian'  nails,  etc.,  37 
cent. 

Chain — Business  continues  to  show  slight 
improvement  in  coil  chain,  while  orders  are 
still  small  for  cow  ties  and  trace  chains,  fall 
delivery. 


Horseshoes  —  The  movement  is  still 
only  moderate.  Prices  are  unchanged  at 
$3.80  Toronto  and  $3.85  London. 

Ware — Peerless  and  Eclipse  ware  are 
still  in  brisk  demand,  with  Pearl  and  white 
continuing  quiet. 

Plumbers'  Supplies— Considerable  more 
activity  has  developed  in  this  line  on  country 
account.  Business  in  the  city  remains  much 
as  before. 

Builders'  Supplies  —  Practically  the 
same  remarks  apply  to  these  as  to  plumbers' 
supplies. 

Lead  Pipe — The  fair  business  noted  last 
week  has  been  maintained,  and  prices  are 
unchanged.  We  quote  :  Toronto  and  the 
west  30  per  cent,  off  in  small  lots,  and  30 
and  10  per  cent,  off  in  ton  lots  ;  points  east 
of  Toronto  35  per  cent,  oft"  in  small  lots,  and 
35  and  10  per  cent,  off  in  ton  lots. 

Hinges — -Business  keeps  fair  at  steady 
prices. 

Tools — Principal  things  called  for  are 
manure  forks,  potato  forks  and  hooks,  spade 
hooks.     Draining  tools  are  moving  freely. 

Clothes  Wringers — An  improvement 
in  business  continues  to  develop. 

Belting — A  number  of  enquiries  are  still 
heard  for  leather  belting  from  the  lumber 
mills  that  are  starting  up  as  a  result  of  the 
change  in  the  United  States  tariff. 

Cutlery — Business  is  active  particularly 
in  pocket  knives. 

Sporting  Goods — Briskness  is  the  char- 
acteristic of  this  line,  particularly  in  loaded 
shells,  which    are  going  out  unusually  well. 

Lamp  Goods— Lamps  and  globes  are  in 
good  demand,  while  fixtures  are  quiet. 

Tar,  Etc. — Coal  tar  is  very  scarce 
at  present.  We  quote  as  follows  :  Roof- 
ing pitch,  $2.50  per  brl.;  pure  coal  tar 
$4  per  brl.;  refined  coal  tar,  $4.50  per  brl.; 
XXX  refined  coal  tar  in  quart  tins,  $1  per 
doz.;  best  Southern  pure  tar,  $6  per  brl.  and 
75c.  per  doz.  pint  tins;  pine  pitch,  $2.75 
per  brl. 

Cement,  Etc.  -Much  as  before.  We 
quote  :     Portland  cement  (English),   $3  per 


Best  Value 


on    Earth. 


These  are  the  Furnaces  that  secure,  the 
trade  for  dealers  who  handle  them. 
They  have  no  rivals  but  many  imitators. 


Clare  Bros.  &  Co. 
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brl.  for  best  grades  ;  New  Brunswick  plaster 
paris,  $2  per  brl.;  Canadian  water  lime, 
$1.25  per  brl. 

Firebrick,  Etc. — Scotch  firebrick,  $3.25 
per  100;  Scotch  fireclay,  $1  per  100  lbs. 
METALS. 

Not  many  changes  have  taken  place  dur- 
ing the  week,  and  the  few  that  have  were 
mostly  in  the  direction  of  higher  prices. 

Pig  Iron — Remains  dull  and  featureless. 
Wequote:  Summerlee,  $20;  Eglinton,f  18. so; 
Carnbroe,  $18.50  ;  Ferrona,  $16.50  to  $17  ; 
and  Siemen's,  No.  J,  $16.50  to  $16.75. 

Bar  Iron— Orders  are  still  small,  with 
the  base  price  unchanged  $1.80  to  $1.85, Tor- 
onto, according  to  quality. 

Sheet  Iron — A  steady  seasonable  trade 
is  reported,  especially  in  the  lighter  gauges. 
We  quote  :  8  to  16  gauge,  $2.50;  18  ditto, 
$2;  20  ditto,  $2.10;  22  to  24  ditto,  $2.20;  26 
ditto,  $2.45  ;  28  ditto,  $2.65;  tinned  sheet 
iron,  Manor's,  26  gauge,  7c.  per  lb.;  22  to  24 
gauge,  6j£c.;  16  to  20  gauge,  6^c 

Sheet  Steel — Business  remains  much 
as  before,  quiet,  with  prices  unchanged. 
We  quote  :  8  to  16  gauge,  $2.75  per  100  lbs.; 
18  to  20,  $2.65;  22  to  24,  $2.85;  26,  $3.10. 

Iron  Pipe — Business  is  keeping  up  well. 
Stocks  are  in  better  shape  than  for  sometime 
both  in  black  and  in  galvanized,  and  prices 
are  being  well  maintained.  Ruling  discounts 
are  70  to  70  and  5  per  cent.;  galvanized  pips 
pipe,  50  to  50  and  5  per  cent. 

Galvanized  Iron — Demand  keeps  good 
with  quite  a  number  of  case  lots  moving. 
Orders  are  still  being  booked  for  import  at 
$4.25  for  case  lots  of  28  gauge,  Gordon 
Crown  and  Queen's  Head  brands. 

Ingot  Tin — The  market  is  easier,  al- 
though quotations  here  are  unchanged  at 
18^  to  19c.  A  few  enquiries  are  reported 
for  hundred  and  two  hundred  pound  lots. 

Ingot  Copper— There  have  been  a  few 
enquiries  for  cask  lots.  Prices  unchanged 
at  10  to  io'/2C. 

SHjiET  Copper — A  good  business  is  still 
being  done  in  plain  and  sheathing,  both 
plain  and  tinned.  We  quote  :  Untinned, 
14  to  \6}4c.  according  to  weight  and  size  ; 
brazier  sheets,  14  to  17c.  according  to  qual- 
ity. 

Zinc  Spelter — There  is  a  fair  trade  do- 
in/  at  4#c.  for  imported  and  2>H  to  4c.  for 
domestic 

Boiler  Tubes — A  few  small  quantities 
are  going  out,  and  the  prospects  in  this  line 
aie  brightening.  We  quote  :  1%  inch, 
7c;  lYz  inch,  7l/ic.\  \}{  inch,  8c;  2  inch, 
Z)/zZ  ;  2%  inrh,  9c;  2>^  inch,  9l^c;  3  inch, 
u>2C.;  2>'A  inch,  '4<~-;  4  inch,  19c. 

Tin  Plates — Demand  is  not  quite  as 
heavy  as  it  has  been,  although  a  steady  trade 
is  still  being  done.  Prices  in  cokes  have 
been  shaded  a  little,  14  to  20  gauge  being 
quoted  in  quantities  as  low  as  $3.10  ;  for 
sizes  15  to  25c.  per  box,  basis  mo^e  ;  ''  I.C." 
<  h  trcoal,  $3.50  to  $3.75. 


Terne  Plates— Demand  is  fairly  good 
at  $6.50  to  $6.75. 

Sheet  Zinc— Continues  in  good  demand, 
with  an  occasional  order  still  being  booked 
for  import.  Prices  are  unchanged  at  4^c. 
for  cask  lots,  and  5c.  for  small  lots. 

Hoops  and  Bands— Trade  keeps  quiet 
and  steady  without  any  specially  new 
features  to  note.  Quotations  are  unchanged 
at  $2.20  to  $2.25. 

Canada  Plates— Trade  continues  fairly 
satisfactory  at  unchanged  prices.  We  quote  : 
Half  polished,  52  sheets,  $2.35  ;  60  sheets, 
$2.45  ;  20  by  28,  $2.50,  and  75  sheets,  $2.60. 

Solder — There  is  a  little  selling  at  i2>£ 
to  14c.  for  strictly  half-and-half. 

Pig  Lead — A  fair  trade  is  doing  in  small 
lots  at  $2.90  to  $3. 

Antimony — Neglected,   with    quotations 
unchanged  at  10  to  \o%c.  for  Cookson';. 
GLASS. 

There  is  a  better  feeling  in  sympathy  with 
the  Belgium  market,  and  demand  is  good, 
particularly  for  the  larger  sizes.  We  still 
quote  $1.10  to  $1.15  first  break,  50  foot  boxes. 
Business  is  fair  in  plate  glass,  although  com- 
plaints are  heard  regarding  the  giving  of 
discounts  larger  than  the  association  35  per 
cent. 

OLD  MATERIAL. 

Trade  is  steadily  improving,  with  prospects 
good  Prices  unchanged.  Agricultural  scrap, 
50c.  per  cwt  ;  machinery  cast,  50c.  per  cwt. ; 
stove  cast  scrap,  30  to  35c;  No.  1  wrought 
scrap,4oc.  per  cwt. ;  N0.2,  including  sheet  iron, 
hoop  iron  and  mixed  steel,  10c;  new  light 
scrap  copper,  6  to  b%c. ;  heavy  scrap  copper, 
7  to  7'Ac;  old  copper  bottoms,  %%.  to  6c; 
light  scrap  brass,  3>£  to  4c;  heavy  yellowscrap 
brass,  5c;  heavy  red  scrap  brass,  $%c; 
scrap  lead,  ij/2  to  i#"c.  ;  scrap  zinc, 
\yi  to  i^c;  scrap  rubber,  3  to  3#c;  coun- 
try mixed  rags,  50  to  70c  ;  clean  dry  bones, 
50  to  60c  per  100  lbs.  ;  borings  and  turn- 
ings, IOC 

PAINTS    AND    OILS. 

Business  shows  more  activity,  and  a  large 
number  of  country  customers  have  been  in 
the  city  during  the  week.  Payments  are 
still  unsatisfactory. 

White  Lead — The  movement  is  still  only 
moderate,  and  the  price  is  unchanged  at  the 
4j4c.  per  lb.  basis. 

Turpentine — Demand  is  fair,  but  prices 
are  lower  at  40  to  41c  f.o.b.  Toronto,  net  30 
days,  in  sympathy  with  the  stagnant  market 
in  the  South. 

Linseed  Oil — Demand  is  fair  at  53c  for 
raw,  and  56c  for  boiled,  f.o.b.  Toronto  net 
30  d  lys. 

Prepared  Paints— There  is  still  a  little 
selling  but  demand  is  higher  than  it  was  a 
week  ago.  Price  is  unchanged  at  $1  for 
pure. 

Castor  Oil — Continues  dull,  with  prices 
lower  at  6Xc  in  cases,  and  7c.  in  tins. 

Seal  Oil — Dull  and  unchanged  at  58  to 
59  •• 


SEEDS. 

Trade  is  about  the  same  as  last  week, 
except  in  timothy,  which  is  about  done  for 
the  season.  Prices  are  unchanged  and  as 
follows:  Alsike,  $5.50  to  $630  per  bushel, 
and  timothy,  $2  to  $2.75  f.o.b  points  of  ship- 
ment. 

PETROLEUM. 

Trade  is  good  with  sales  of  car  lots  as  the 
principal  feature.  Prices  have  dropped  a 
little.  We  quote,  in  5  to  10  brl.  lots,  im- 
perial gallon,  Toronto :  Canadian,  12  to 
izyic. ;  carbon  safety,  15c;  Canadian 
water  white,  16  to  17c;  American  water 
white,  I7^c  ;  photogene,  20c. 

The  Petrolea  Advertiser  quotes  :  "  Pe- 
trolia  crude,  98c  per  brl.;  Oil  Springs  crude, 
98c  per  brl. ;  refined,  6%  to  9XC  in  bulk, 
or  Z%  to  9c  in  brls.  in  car  lots,  f.o.b.,  here." 

MARKET    NOTES. 

H.  S.  Howland,  Sons  &  Co.  report  the 
demand  good  for  cross-cut  saws  and  axes. 

M.  &  L.  Samuel,  Benjamin  &  Co.  report 
an  unusually  large  demand  for  loaded 
shells. 

An  order  has  just  been  received  by  the 
Gurney  Foundry  Co.  for  three  carloads  of 
radiators  for  the  Montreal  General  Hospital. 

Large  sales  of  English  coil  chain  are  re- 
ported by  H.  S.  Howland,  Sons  &  Co.  The 
firm  announces  that  it  has  a  complete  stock 
in  open,  close  rings  and  in  three  chain. 

On  account  of  heavy  orders  from  the 
Lower  Provinces  the  Gurney  Foundry  Co. 
have  been  obliged  to  run  every  night  for  the 
past  two  weeks. 

Frankel  Bros,  report  trade  in  solder 
rapidly  increasing.  They  have  been  com- 
pelled to  run  their  factory  day  and  night 
during  the  past  week. 

McClary  Manufacturing  Co.  have  dis- 
posed of  nearly  all  their  exhibit  at  the  Tor- 
onto Fair.  They  report  a  big  increase  in 
trade  during  the  last  two  weeks. 

Sanderson  Pearcy  &  Co.  report  that 
visits  from  customers  and  orde  s  left  by 
them  during  the  week  were  more  numerous 
than  during  any  previous  Exhibition  week. 

Chas.  Boeckh  &  Sons  are  offering  for  the 
fall  trade  a  large  variety  of  baskets  including 
willow  and  splint  root,  on  which  they  are 
making  special  prices  for  the  hardware 
trade. 

M.  &  L.  Samuel,  Benjamin  &  Co.  are  in 
receipt  of  another  shipment  of  Robt.  Sorby 
&  Sons'  light  edge  tools,  and  are  in  a  pos- 
ition to  fill  any  orders  they  may  be  favored 
with. 

One-  of  the  most  complete  and  artistic 
catalogues  rrobably  ever  published  on  heat- 
ing has  just  been  issued  by  the  Gurney 
Foundry  Co.  No  pains  have  been  spared 
in  getting  it  up.  It  is  printed  on  coated 
paper  and  handsomely  bound  in  cloth.  The 
list  includes  all  kinds  of  hot  air  and  hot 
water  furnaces,   radiators,  attachments  and 
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MARKETS.  — Continued 

appliances  of  their  own  make.  The  firm 
claims  that  in  the  catalogue  is  shown  the 
largest  variety  of  radiators  manufa  tured  in 
America  by  one  firm.  Their  list  includes 
the  "  Bundy  "  line  of  radiators,  which  enjoy 
much  popularity  in  the  United  States. 

Chas.  Boeckh  &  Sons  are  just  introducing 
some  new  lines  of  "  Dandy :'  horse  brushes 
and  stable  brooms.  Their  travelers  wil'  be 
all  on  the  road  again  next  week  with  a  full 
line  of  samples:  including  all  new  lines  which 
will  be  of  special  interest  to  the  hardware 
trade. 

H.  S.  Howland,  Sons  &  Co.  desire  to  re- 
mind the  trade  that  the  G.  T.  R.  will  only 
accept  "  Dead  Shot  "and  Schultz  powders 
for  shipment  on  Tuesdays,  and  th  t  orders, 
therefore,  for  shipment  by  this  line  should 
reach  the  warehouse  not  later  than  Monday 
evening  so  as  10  secure  shipment  next  day. 
Shipments  by  the  C.  P.  R.  can  be  made  any 
day. 


UNITED  STATES  MARKETS. 

New  York,  Sept.  14,  1894. 

PIG  Tin — There  are  no  important  devel- 
opments in  the  market.  London  quota- 
tions came  a  shade  lower  instead  of  re- 
sponding to  strong  reports  cabled  from  the 
New  York  market, Monday,  and  that  served 
to  tame  local  speculative  movement  in  some 
degree.  There  was  quite  good  buying  for 
interior  and  consumptive  account,  however, 
but  the  prices  were  comparatively  low  for 
the  most  part,  or  very  close  to  those  that 
ruled  in  speculative  quarters.  Spot  stock 
is  still  held  at  a  premium  over  September 
delivery,  and  the  latter  options  were  at  a 
discount,  which  facts,  in  view  of  the  heavy 
visible  supply,  encouraged  the  opinion  that 
prices  are  being  manipulated  to  facilitate 
sales  of  stock  on  spot  and  afloat. 

Copper— Moderate  sales  of  strictly  rou- 
tine type  comprise  about  all  the  business 
that  is  passing  at  the  present  time,  and 
general  report  is  to  the  effect  that  the  de- 
mand continues  slow.  So  much  stock  has 
been  sold  ahead  that  producers  offer  very 
indifferently,  and  profess  to  be  quite  firm  on 
prices.  They  quote  about  9^c.  for  Lake 
Superior  ingot,  9c.  for  electrolytic,  and  8ji^. 
for  ordinary  casting  stock.  According  to 
the  monthly  statement  of  the  Bureau  of  Sta- 
tistics, the  exports  from  this  country  during 
July  were  16,500,857  pounds  ingot,  bars,  etc., 
making  a  total  of  97,146,706  pounds  since 
January  1st,  against  37,989,231  pounds  in 
the  corresponding  period  last  year.  Exports 
of  ore  for  the  seven  months  were  1,607  tons 
in  1894,  and  22,831  tons  in  1893.  Of  the 
exports  of  ingot  during  the  past  seven 
months  43,330,506  pounds  went  to  the 
United  Kingdom,  against  8,688,962  last 
year. 

PlG  Lead — The  market  was  lower  and 
weak.  Moderate  quantities  of  common 
Western  were    sold   at  3  15c    on  the  spot. 


See  our  samples 
for  the    .    .    . 


Fall  Trade 

,      Low  Prices, 
Quality 

A,  C.  LESLIE  &  CO,,  Montreal  and  Toronto 


Full  Assortment,      Low  Prices, 
Reliable  Quality 


Our 

Specialty 


Our  Customers 
Need  fear  110 
Adulteration 


Every  barrel  guaranteed  !     We  are  headquarters  for  the  Pure  Article. 
Remember  these  facts  when  placing  your  orders. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W.,  TORONTO 


.THE 


JAMES  ROBERTSON  CO. 


LIMITED 


Manufacturers,  Importers 
and  Jobbers. 


TORONTO,  MONTREAL,  WINNIPEG  and  ST.  JOHN,  N.B. 


Lead  Pipe,  Sheet  Lead 
Pig  Lead,  Bar  Lead 
Lead  Traps,  Lead  Wire 
Wire  and  Bar  Solder 
Drop  and  Buck  Shot 
Window  Lead 
Tin-Lined  Lead  Pipe 
Block-Tin  Pipe 


THE    "RICHELIEU' 


Sanitary  Earthenware 
Laundry  Wash  Tubs 
House  Boilers 
Bath  Tubs,  Pumps 
Sheet  and  Ingot  Copper 
Sheet  Iron,  Sheet  Zinc 
Iron  Pipe  and  Fittings 
Iron  and  Steel  Sinks 


Plumbers',  Steam,  G-asfitters'  and  Engineers' 
Supplies  of  all  kinds. 


Ltisten.. 


This  is  from  a 
Hardware    Merchant 


Dear  Sirs  : 

Before  handling  "Clauss"  Shears  and  Scissors 
my  trade  in  this  line  was  but  little.  I  now  sell  more 
scissors  than  all  the  other  stores  in  this  place  put 
together.  Parties  come  to  my  store  for  your  goods 
who  have  never  been  here  before.  Am  making  new 
customers  for  myself  by  it.  Fill  enclosed  order  at 
once.  Most  truly, 


For  discounts 


Clauss  Shear  Co.,  Toronto 
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Addit  onal  lots  were  offered  at  the  same 
price,  and  near  future  deliveries  at  3.10c. 
The  low  prices  failed  to  stimulate  business 
to  any  great  extent.  Foreign  lead  was 
quoted  at  3  20  to  3.22  >£c.-  on  the  spot,  but 
there  were  few  if  any  buyers  at  those 
figures.  St.  Louis  wire  to  the  Metal  Ex- 
change was  3  05c.  London  cable,  £9  18s.  9d. 
for  soft  Spanish. 

Spelter — Moderate  business  and  very 
tame  demand  are  the  most  prominent 
features  here.  There  is  no  sign  of  im- 
provement over  the  conditions  that  have 
obtained  for  some  time  past.  Sellers  are 
not  forcing  stock  upon  the  market,  however, 
but  keep  prices  quite  steady  at  3.45c.  for 
ordinary  Western  brands  delivered  here. 
St.  Louis  quotation  to  the  Metal  Exchange 
was  3  25c.  London  cable,  ,£15  10s.  for  good 
merchant  brands. 

Antimony  —  There  is  about  the  usual 
demand  and  the  market  is  steady,  with  prices 
at  about  7)4c.  for  Hallelt's  and  gl/i  to  9#jC. 
for  Cookson's,  on  the  spot. 

Tin  Plate— Orders  for  future  deliveries 
are  still  moderate  ;  surprising  so,  indeed, 
considering  the  very  low  prices  quoted  on 
lots  for  shipment  during  the  balance  of  the 
year.  Ordinary  Bessemer  cokes  may  be 
secured  for  delivery  after  October  1st  at 
$3.80  landed  here,  and  other  varieties  of 
plated  relatively  as  cheap. 

Iron  and  Steel — Business  in  nearly  all 
departments  drags  in  a  surprising  manner. 
Some  improvement  takes  place  in  certain 
lines  as  the  autumn  season  advances,  but 
business  is  still  far  short  of  expectations  and 
almost  wholly  on  conservative  lines  of  the 
most  pronounced  type.  The  experience  is 
the  same  in  crude  material  and  finished 
products.  Prices  show  very  little  variation, 
but  where  changes  do  take  place  they  are 
mostly  in  buyers'  favor.  Some  old  rails,  fit 
to  relay,  have  been  sold  for  $17  at  New 
York  for  60-pound,  $20  for  20  to  25-pound, 
and  $18  for  35-pound. 


PERSONAL  MENTION. 

D    SANDERSON,   of  Gorrie,  was  in 
Toronto     this    week     during     the 
•   Exhibition. 

H.  A.  Kemp,  of  Sutton,  made  Hardware 
a  call  this  week. 

W.  G.  Scott,  of  W.  G.  Scott  &  Co.,  Mount 
Forest,  was  in  Toronto  a  few  days  ago. 

Mr.  Peck,  of  Peck,  Benny  &  Co.,  Mon- 
treal, spent  a  few  days  in  Toronto  this  week. 

John  Cox,  representing  John  Cox  &  Co., 
Montreal,  was  touring  the  Toronto  ware- 
houses a  few  days  ago. 

Mr.  Moore,  of  McDonald  &  Moore,  Bar- 
rie,  was  visiting  the  Exhibition  and  the  trade 
in  Toronto  a  couple  of  days  ago. 

Robt.  Glenn,  St.  Andrews,  N.B.,  who  has 
been  doing  an  extensive  general  business, 
is  now  devoting  more  attention  to  hardware 


than  any  other  line.  Hi  says  he  pays  cash, 
taking  advantage  of  the  discount,  which  in 
itself  yields  him  a  good  profit. 

Charles  J.  Jopp,  manager  Winsteid  Edge 
Tool  Works,  Witherby  Chisels,  West  Win- 
stead,  Conn,  was  looking  up  business  in 
Toronto  this  week. 

Richard  Weatherhead,  of  the  Peterboro' 
Lock  Manufacturing  Co.,  was  married  on 
Monday  to  Miss  Ellen  Galvin.  They  went 
to  Toronto  on  their  wedding  trip. 

Mr.  and  Mrs.  J.  W.  Redfern,  of  Owen 
Sound,  were  in  Toronto  on  pleasure  and 
business  bent  this  week.  Mr.  Redfern  is 
credited  with  having  one  of  the  best  busi 
nesses  north  of  Toronto,  and  he  says  it  pays 
to  visit  Toronto  to  buy. 

These  were  among  Stewart  &  Wood's 
visitors  this  week  :  Mr.  Knowles,  of  the 
Gould  Bicycle  Co ,  Gait ;  W.  Haskett,  of 
Haskett  Bros.,  Markdale  ;  J.  Hunter,  Brus- 
sels ;  W.  Kiesil,  New  Dundee  ;  Jas.  Gowei, 
Newmarket  ;  J.  W.  Kennedy,  Georgetown  ; 
J.  A.  Begg, Innerkip  ;  Mr.  Hanna,Ridgeway: 
R.  J.  W.  Fisher,  Elmwood  ;  Andrew  Graber, 
Stratford  ;  A.  B.  Noble,  Shelburne  ;  J.  Mc- 
Kay, Hepwotth  ;  J.  Jewett,  Mitchell  ;  J.  S. 
Coulter,  Drumbo  ;  J.  Kelly,  Oakville  ;  f. 
Haney,  Tilsonburg  ;  C.  Wright,  Strathroy. 

Among  H.  S.  Howland,  Sons  &  Co.'s  cal- 
lers during  the  week  were  :  Mr.  Turnbull, 
of  Knott  &  Turnbull,  J.  Bishop,  of  Bishop  & 
Son,  Brantford  ;  R.  E.  Bingham,  Stayner  ; 
Mr.  Shields,  Phelpston  ;  Fred.  W.  Otten,  of 
H.  H.  Otten  &  Son,  Barrie  ;  J.  W.  Redfern, 
Owen  Sound  ;  Mr.  Clark,  of  Clark  & 
Henderson,  Niagara  Falls ;  Mr.  Phillips, 
Havelock  ;  D.  P.  Oswald,  of  M.  Richardson 
&  Co ,  Flesherton  ;  John  Kelly,  Oakville  ; 
J.  F.  Young,  Gravenhurst  ;  R.  E.  Walker, 
Caledonia  ;  Chas.  Baxter,  of  Nevcux,  Clin- 
ton &  Baxter,  Windsor  ;  Mr.  Woodward,  of 
Woodward  Bros.,  Cannington  ;  G.  Evans, 
Bright ;  M.  Richardson,  of  Connor  & 
Richardson,  Madoc  ;  W.  T.  Falconer,  Palm- 
erston  ;  J.  Cleland,  M.P.P.,  Meaford  ;  Mr. 
McNab,  of  M.  Miller,  Orillia. 

Numbered  among  M.  &  L.  Samue1,  Ben- 
jamin &  Co.'s  visitors  of  the  past  few  days 
were  :  P.  Lebrock,  Niagara-on-the-Lake  ; 
J.  C.  Jenkins,  Victoria  Square;  D.  Beckei, 
of  D.  &  H.  Becker,  New  Hamburg  ;  J.  A. 
W.  Allan,  Newmarket  ;  Frank  Smith,  Vit- 
toria  ;  T.  Glendenning,  Sunderland  ;  Mr. 
Moore,  of  Bowman  &  Moore,  Hamilton  ;  A. 
D.  Carley,  King;  Mr.  Ramsay,  of  Ecclestone 
&  Ramsay,  Bracebridge  ;  Mr.  Pedlow,  Jar- 
vis  ;  Mr.  Reynolds,  of  Hy.  Jones,  Uxbndge: 
W.  Haskett,  of  Haskett  Bros,  Markdale; 
A.  W.  Humphries,  Parkhill  ;  Mr.  Kelly,  of 
Kelly  &  Marshall,  Orangeville;  Jos.  Heard, 
Fenelon  Falls;  Tin  Ware  Davis,  Ripley;  M. 
Weichel,  ElmirajT.  Greenway,  of  Greenway 
&  Phillips,  Orillia  ;  Mr.  Brown,  of  Brown 
Bros.  &  Co.,  Newmarket  ;  R.  J.  W.  Fisher, 
Elmwood;  Jas.  Hislop,  Cromarty;  J.  W.  Mc- 
Nab, Chepstow  ;  W.  Kriesil,  New  Dundee  ; 


J.  McPherson,  Wjodville  ;  R.  Robertson, 
Loring  ;  Mr.  Marshall,  of  Congdon  &  Mar- 
shall, Dunnville  ;  Mr.  Dewar,  of  Djwar 
Bros.,  Milton;  G.  A  Binns,  Newmarket;  N. 
Courtemanche,  Penetang  ;  Mr.  McEichrcn, 
of  McEachren  &  Carr,  Trout  Creek  ;  Mr. 
Silvester,  of  Silvester  &  Dougherty,  Stouff- 
ville;  Mr.  Gordon,  of  Gordon  &  McKay, 
Kingston;  Mr.  McKay,  Hepworth;  S.  Mills, 
Ivy  ;  J.  E.  RicharJs,  Rocklyn  ;  J.  Arthurs,  r" 
Commanda  ;  W.  Ough,  Autora  ;  R.  E. 
Walker,  Caledonia  ;  ].  McClelland,  Bally- 
croy. 

The  following  mercrunts  were  to  be  seen 
in  the  Gurney  Foundry  Co.'s  warehouse 
during  the  Exhibition  :  John  McDonald  & 
Son,  Paisley  ;  C.  Mason,  Richmond  Hill  ; 
J.  W.  Fear,  Waterloo  ;  A.  H.  Wittmack, 
Hespeler,  Germany  ;  W.  J.  Kilmer,  K  ncar- 
dine  ;  Hallarn  &  Hayes,  Toronto  ;  Jic.  Mc- 
Donald, Tara  ;  W.  H.  Harrison,  Brockville  ; 
T.  C.  Hoar  &  Co.,  Toronto  Junction  ;  Geo. 
Stephens,  Chatham  ;  W.  C.  Granger,  Whit- 
by ;  J.  W.  Redfern,  Owen  Sound  ;  W.  J. 
Bell,  Beeton  ;  Wm.  McGill,  Thorold  ;  J.  S. 
Larkin,  Oshawa  ;  Jos.  W.  Chambers,  Berlin  ; 
J.  B.  Laing,  of  Laing  &  Meharry,  Port 
Perry  ;  Chas.  S  Baxter,  Windsor  ;  A.  R. 
Dundas,  Cobourg  ;  Cannon  &  Richardson, 
Madoc  ;  C.  M.  Whitney,  Woodstock  ;  H. 
A.  Kemp,  Sutton;  W.  S.  Pickup,  Millbrook  ; 
J.  H.  Buchanan,  Gait  ;  Foster  &  Foster, 
Belleville  ;  Harris  Rice,  Bowmanvil'e  ;  Wm. 
Richard,  Newcastle  ;  Feek  &  Philips, 
Guelph  ;  R.  W.  Brock,  Belfontaine  ;  ). 
Bundy,  Claremont ;  D.  Bowyer,  of  Bennett 
&  Bowyer,  Listowel  ;  and  W.  E.  Morrish, 
of  Walkerton. 


BRAND  NEW  RETAILERS. 

H.  Bishop,  formerly  of  Parkhill,  has  pur- 
chased the  hardware  business  of  J.  Cobble- 
dick,  hardware,  tins  and  stoves,  Exeter.  Mr. 
Bishop's  many  friends  wish  him  a  full 
measure  of  success. 

Port  Rowan  is  to  have  a  new  hardware 
merchant.  His  name  is  E.  A.  Killmaster, 
and  he  was  in  Toronto  this  week  selecting 
his  stock.  Hardware  wishes  Mr.  Kill- 
master  success. 

D.  H.  Kennedy  is  starting  up  business  in 
the  stoves  and  tinware  line  in  Pickering. 
He  has  placed  a  large  order  with  the  Mc- 
Clary  Manufacturing  Company. 

A  new  hardware  store  is  being  started  in 
Holland  Centre  by  G.  Grant.  He  will  handle 
stoves  and  tinware  extensively. 


THE  BANNER  SKATE  SHARPENER. 

This  sharpener,  which  also  combines  a 
wrench  for  the  Acme  skate,  and  a  cut  of 
which  was  shown  last  week,  is  said  by  M.  &  A 
L.  Samuel,  Benjamin  &  Co.,  who  are  hand- 
ling it,  to  be  the  biggest  seller  ofthe  season. 
It  will  sharpen  the  dullest  skate  in  a  few 
minutes.  It  can  be  carried  in  the  pocket 
without  wearing  holes,  as  there  are  no  sharp 
angles.  It  is  made  of  malleable  iron.  The 
file  has  four  sides  for  use  and  is  made  of 
best  file  cast  steel,  so  will  last  a  long  time, 
and  can  be  replaced  when  worn  out.  File 
is  held  in  position  by  set  screw  in  reverse 
side. 


HARDWARE 


19 


BUSINESS  OF  LOAN  COMPANIES.        HIGHEST  AWARD  at  the  WORLD'S  FAIR_ 


THE  annual  report  of  the  loan  com- 
panies and  building  societies  in  the 
Dommion  for  the  year  1893  was 
issued  Saturday  by  the  Finance  Depart- 
ment. The  material  for  the  report  was 
ready  in  June,  but  owing  to  the  crowded 
state  of  the  printing  bureau,  N.  S.  Garland, 
who  compiled  the  report,  states  that  it  was 
not  possible  to  get  it  printed  until  now. 
There  were  82  loan  companies  and  building 
societies  that  made  returns,  being  an  in- 
crease of  12  over  the  previous  year. 
These  are  represented  by  provinces 
as  follows  :  Ontario,  72  ;  Quebec,  8  ;  Nova 
Scotia,  2  ;  total  82.  Of  the  12  new 
companies,  11  are  in  Ontario  and 
1  in  Quebec.  The  total  liabilities  of  the 
companies  are  placed  at  $132,410,436, 
and  the  assets  at  $133250,285.  The  pre- 
sent cash  value  ot  investments  on  mort- 
gages and  other  securities  is  placed 
at  $131,276,354.  For  the  year  previous  the 
investment  on  mortgage*  w<is  $128,151,577. 
The  amount  loaned  during  the  year  was 
$20,865,871,  compared  with  $23,762,737  for 
1892.  There  was  $23,437,786  received  from 
depositors  during  the  year,  and  $24,963,830 
repaid  to  depositor?.  The  amount  of  prin- 
cipal and  interest  overdue  and  in  default  on 
mortgages  was  $2,746,872,  an  increase  of 
over  $200,000  as  compared  with  1892.  There 
is  $5,191,251  of  mortgaged  property  held  for 
sale,  and  $4,963,940  chargeable  against  the 
said  property.  The  amount  borrowed  for 
investment  during  the  year  was  $65,463,335, 
as  compired  with  $68,179,144  in  1892.  The 
amount  of  dividends  declared  during  the 
year  was  $2,511,477,  about  $5,000  less 
than  in  the  year  previous.  The  real  estate 
placed  under  mortgage  in  Ontario  is  placed 
at  $100,782,388  ;  in  Quebec,  $9,152,712,  and 
in  Nova  Scotia,  $981,458,  making  a  total  of 
$110,916,559. 


Catalogue 
and  Prices 

Address 


FLIRTING  WITH  VALUES. 

On  several  occasions  recently  the  report 
has  come  to  us  from  purchasers  that  there  is 
no  bottom  to  the  market,  and  that  prices  of 
the  day  will  not  hold  over  night,  says  an  ex- 
change. In  a  buyer's  market  like  that  which 
now  obtains  a  little  backbone  would  impart 
confidence  to  purchasers,  would  be  to  the 
advantage  of  salesmen  and  sellers,  and 
would  sell  more  goods.  Instances  have 
been  reported  where  the  very  best  prices 
that  could  be  named  were  made,  and  be- 
cause the  purchaser  did  not  respond  they 
were  reduced  the  following  day,  and  on  the 
third  he  was  approached  and  an  offer  sol- 
icited. 

This  is  a  species  of  bushwhacking  with 
values  for  which  no  excuse  can  be  furnished 
that  will  palliate  the  offence.  "  There  are 
as  good  fish  n  the  sea  as  were  ever  caught," 
is  an  old  axiom,  and  besides  as  good  to-day 
as  when  first  uttered.  When  the  best  prices 
are  made  fowa  kind  of  goods,  "  mean   what 
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30  Wellington  St.  East 
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The  Christy  Knife  Co.       Toronto 


you  say "  and  wait  for  the  purchaser  to 
come,  for  nine  ttmes  out  of  ten  (if  the  sales- 
man does  not  follow  him  up)  he  will  go  after 
the  salesman.  Flirting  with  prices  can  do 
no  good  in  any  instance.  It  intimidates 
purchasers  and  salesmen  alike,  and  the 
goods  have  to  suffer  in  prices. 

Those  who  hive  confidence  in  the  value 
of  their  merchandise  have  the  regard  of 
purchasers,  as  the  latter  realize  that  the 
goods  are  better  than  thought  for.  This, 
however,  has  nothing  to  do  with  the  general 
question.  There  has  been,  and  is  too  much 
flirting  with  values.  Nothing  can  be  gained 
by  such  a  process,  and  the  sale  of  goods  is 
likely  to  be  injured.  Hold  for  what  you 
want,  and  buyeis  will  come  to  your  prices  or 
will  make  offers  that  can  be  accepted. 
Never  give  away  your  whole  position,  as  to 
do  that  is  to  lose  the  opportunity  of  sales, 
which  is  almost  as  bad  as  flirting  with 
prices. 

OMNIBUS  PNEUMATIC  TIRES. 

One  of  the  latest  adaptations  of  pneumatic 
tires  is  to  the  wheels  of  an  omnibus  which  is 
being  tried  by  the  Glasgow  Tramway  Co., 
at  Glasgow,  Scotland.  The  tires  are  about 
three  and  one  half  inches  diameter,  and  can 
withstand  a  pressure  of  one  hundred  and 
eighty  seven  pounds  to  the  square  inch.  To 
guard  against  any  risk  of  the  India  rubber 
being  punctured  by  sharp  stones  or  other- 
wise, the  tires  are  thoroughly  protected  by 
several  plies  of  canvas,  with  a  covering  of 
wire-woven  netting.  The  omnibus  is  said 
to  be  a  very  comfortable  vehicle  to  ride  in. 
The  inside  seats  are  mounted  on  springs, 
which  adds  to  the  comfort.  There  is  an 
electric  lamp  fixed  in  the  roof,  supported  by 
a  box  underneath  one  of  the  seats  contain- 
ing a  sufficient  storage  of  electricity  for 
twenty-four  hours.  Twelve  passengers  can 
be  carried  on  the  inside  and  fourteen  out- 
side—  Exchange. 


CALCINED  LIME  IN  BLAST  FURNACE 

THE  principal  paper  read  at  the  Brus- 
sels meeting  of  the  Iron  and  Steel 
Institute,  says  Iron  Age,  was  that  of 
Sir  Lowthian  Bell,  in  which  he  dealt  in  his 
well  known  method  with  the  question  of  the 
advantages  obtainable  by  the  use  of  cal- 
cined limestone  as  a  flux  in  the  blast  furnace 
in  the  place  of  raw  stone.  As  usual  his  cal- 
culations are  very  elaborate,  but  the  data 
submitted  seem  hardly  to  justify  the  conclu- 
sions drawn  from  them.  The  records  cover 
the  work  of  two  furnaces  80  feet  high,  with  a 
capacity  of  60,000  cubic  feet.  Both  furnaces 
were  run  for  19  weeks  on  raw  limestone, 
and  17  weeks  on  calcined  stone,  and  finally 
they  were  operated  contemporaneously  for 
13  weeks,  one  on  raw   and  the  other  on  cal- 


cined stone.     In  a  condensed  form  the  re- 
sults were  as  follows  : 

NO.    II   FURNACE 

Cal- 
Raw.   cined. 
Coke    consumption,    hundred- 
weight per  ton  pig 21.28     20  14 

Flux,  hundredweight  per  ton  pig   11.76       8.57 
Calcined    ironstone,    h  indred- 

weight  per  ton  pig 47-22     47.40 

Product,  tons  per  week 451       481 

Average  grade,  tons  per  week.     33        3.3 

NO.  12  FURNACE 

Coke  consumption,  hundred- 
weight per  ton  pig 2201  2009 

Flux.hundredweightper  ton  pig   11.87       862 

Calcined  ironstone,  hundred- 
weight per  ton  pig 47.62  47.34 

Product,  tons  per  week 459  497 

Average  grade,  tons  per  week,      t,  ^  33 

NO.   II   RAW.      NO    12  CALCINED. 

Coke  consumption,  hundred- 
weight per  ton  pig 21.79     I9-76 

Flux,  hundredweight   per   ton 

pi? U-47       8  51 

Calcined  ironstone,  hundred- 
weight per  ton  pig 4631     47.47 

Products,  tons  per  week 466         536 

Average  grade,  tons   per  week     3.5         3.5 

These  figures  show  that  the  fuel  consump- 
tion in  the  furnace  was  reduced  1.87  units 
on  an  average,  or  8  55  per  cent.  Sir  Low- 
thian Bell  states  that  as  against  this  saving 
there  is  the  coal  used  for  calcining  the  lime- 
stone, which  was  8.33  per  ton  of  iron,  so  that 
"  as  a  matter  of  commercial  difference  there 
is  not  much  to  choose  between  coke  in  the 
furnace  and  coal  in  the  kiln."  He  does  not 
appear  to  attach  any  importance  to  the  in- 
crease in  make,  since  he  does  not  even  refer 
to  that  feature.  We  imagine  that  American 
furnacemen  would  show  more   interest  in  it. 

However,  the  weak  point  in  the  whole 
work  done,  and  which  seems  to  vitiate  it  en- 
tirely, is  that  pointed  out  by  Charles  Coch- 
rane, the  well  known  furnace  manager,  in  a 
written  contribution  to  the  discussion.  What 
Sir  Lowthian  Bell  calls  "  caustic  lime  "  used 
in  the  experiments  seems  very  far  removed 
from  what  would  ordinarily  be  so  termed. 
He  prints  a  number  of  analyses  which,  so  far 
as  we  understand  the  text,  refer  to  the  car- 
bonic acid  contents  of  the  calcined  stone 
used  in  this  series  of  experiments.  These 
analyses  show  that  there  remained  in  the 
"  caustic  lime  "  from  28.66  to  35.45  per  cent, 
of  carbonic  acid.  Since  pure  lime  contains 
44  per  cent.,  the  calcining  does  not  appear  to 
have  been  very  good,  to  say  the  least.  Sir 
Lowthian  Bell  has  not  replied  as  yet  to  this 
point  of  Charles  Cochrane's  criticism  of  his 
paper.  Unless  an  adequate  explanation  is 
offered,  blast  furnacemen  will  throw  out  the 
whole  series  of  experiments  as  practically 
valueless. 
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THE  INVENTIVE  AGE  AND  CARPET 
SWEEPERS. 

In  the  march  of  improvements  that  have 
been  so  characteristic  of  this  the  latter  part 
of  the  nineteenth  century,  inventions  for  the 
better  performance  of  the  housewife's  duties 
and  of  the  lightening  of  her  burdens  have 
kept  well  apace.  This  must  be  evident  to 
the  visitors  at  the  Toronto  Industrial  Exhi- 
bition who  have  s'.opped  for  a  moment  or 
so  to  examine  the  neat  and  attractive  dis- 
play of  the  Goshen  Sweeper  Company,  of 
Grand  Rapids,  Mich.  The  exhibit  is  on  the 
ground  floor  of  the  Main  building,  near  the 
north-east  corner,  and  is  in  charge  of  W.  J. 
Jeandron,  the  Canadian  representative.  It 
consisted  of  the  various  carpet  sweepers 
made  by  the  Goshen  Company.  The  sweeper 
that  excited  the  most  interest  was  the 
"  Mammoth,"  and  appropriately  has  it  been 
named,  being  30  inches  long.  When  the 
Goshen  people  began  the  manufacture  of 
the  "  Mammoth  "  it  was  merely  to  fill  an 
order  for  the  Columbian  Exhibition  at 
Chicago,  for  use  in  the  buildings  there. 
These  sweepers  are  now  on  the  mirktt  per- 
manently. Among  the  ordinary  sweepers 
exhibited  were  the  "  Cam  "  and  the  ••  Broom 
Action."  The  "  C  .m"  is  made  with  a  view 
to  adaptability  to  all  grades  of  carpets.  Oae 
of  the  features  about  their  "  Broom  Action  " 
sweeper  is  the  rubber  roll,  which  lasts  longer 
than  the  wood  pulley,  and  makes  the 
sweeper  noiseless. 


WOOD  BICYCLE  RIMS. 

The  interlocked  wooden  rim  is  one  that 
has  come  very  rapidly  to  the  front  in  favor 
with  the  riding 
public  not  only  in 
Canada  but  the 
United  States. 
The  joint  in  the 
rim  is  so  con- 
structed that  the 
ends  come  to- 
gether square 
across.  It  con- 
sists of  a  series  of 
tongues  and 
grooves  interlock- 
ing as  shown  in 
the  cut.  It  would 
stand  without 
glue  as  the  ten- 
sion of  the  spokes 
makes  it  tighter 
instead  of  strain- 
ing it  apart  as  in 
the  skived  or 
lapped  joint  rim. 
All  other  joints 
depend  on  glue  to 
hold  the  rim  to- 
gether while  the  wheel  is  being  set  up. 
When  the  glue  dissolves  the  joint  will  pull 


SS.  SMOKELESS  POWDER 


Is  the  best;  it  does 
notcontain  any  nitro 
glycerine,  and  is  not 

aflected  by  the  heat  or  cold.  It  is  made  by  the  Smokeless  Powder  Company,  Limited, 
Dashwood  House,  New  Broad  Street,  London,  E.  C.  Works,  "  Barwick  Herts."  It 
is  used  by  sportsmen  all  over  the  Dominion.     One  firm  in  New  York  have  purchased 

3S*ftB  jAMES  DARLING  &  CO. 


kept  at  Montreal. 


Send  for  Price  List. 


429  Board  of  Trade  Building 

MONTREAL,  Agents. 


The  Houghton 
Patent  Key 
Lock  Wrench 


Combines  strength,  simplicity  and  durability,  and  is  unequalled  for  ease  and   rapidity  of  adjust- 
ment.    Manutactured  in  all  sizes  by  THE  PARIS  TOOL,  MFG.  CO.,  LTD.,  PARIS,  ONT. 


apirt  or  slip  by.  These  rims  do  not  depend 
on  glue  at  all.  They  are  made  of  the  very 
best  hickory-elm, 
wh'ch  is  a  very 
hard,  close-grained 
wood  and  finishes 
beautiful,  either 
painted  or  in  the 
natural  color  of  the 
wood.  It  does  not 
split  as  easily  as 
ash  and  finishes 
much  better  with 
much  less  labor. 
Rock  elm  is  not 
the  common  east- 
ern elm,  but  a  dif- 
ferent and  distinct 
variety  which  is 
found  in  only  three 
Western  States.  It 
is  said  to  be  better 
adapted  to  the  manufacture  of  bicycle  rims 
than  any  o'.her  timber  that  grows.  The 
water-proofing  used  will  take  either  paint  or 
varnish,  and  will  also  stand  the  cementing 
on  of  the  tire.  This  rim  consists  of  a  single 
piece,  bent,  jointed  and  turned  on  a  lathe. 
A  large  and  expensive  equipment  of  special 
machinery  for  making  these  rims,  designed 
by  an  expert  of  many  years'  experience  in 
wood-working  and  bicycle  manufacture,  has 
been  erected. 

A  stock  of  these  rims  is  carried  by  Rice 
Lewis  &  Son,  Ltd.,  for  the  manufacturer. 


MAGNOLIA  METAL'S  CONNECTIONS 

The  Magnolia  Metal  Company  has  just 
received  an  order  from  J.  I.  Thorneycroft  & 
Co.,  Admiralty  Machinery  Contractors,  of 
Chiswick,  to  be  used  in  the  torpedo  destroy- 
ers they  are  building  for  the  British  navy. 
The  following  is  a  list  of  vessels  in  the 
British  navy,  in  the  bearings  of  which  the 
Magnolia  metal  ;sused.  "Fervent,"  "Ard- 
ent," "Zephyr,"  "  Hood,"  "  Hawke,"  "Cres- 
cent,'' "  Boxer,"  "  Bruiser,"  "  Edgar." 

The  following  testimonials  given  by  some 
of  the  most  eminent  marine  institutions  of 
this  country,  which  are  builders  of  the  war 
vessels  of  the  United   States   Government, 


and  for  steamers  of  private  corporations, 
show  that  the  Magnolia  metal  is  used  in  the 
highest  class  of  marine  work,  and  is  more 
meritorious  and  successful  than  any  other 
anti-friction  metal  for  that  kind  of  work. 

The  Columbian  Iron  Works  and  Dry 
Dock  Co.,  Baltimore,  Md.,  June  8th,  1894. 
Gentlemen, — In  reply  to  your  inquiry  of  6th 
instant,  we  take  pleasu'e  in  stating  that 
Magnolia  metal  was  used  in  the  engine 
bearings  of  cruisers  Nos.  9  and  10  "  Mont- 
gomery "  and  "Detroit,"  whenever  anti- 
friction metal  was  required. 

Bath  Iron  Works,  Limited,  shipbuilders 
and  engineers,  Bath,  Maine,  June  4,  1894. 
Gentlemen, —  In  answer  to  yours  of  June  1st, 
we  used  Magnolia  metal  on  the  U.  S.  gun- 
boats No.  5  Machias  and  No.  6  Castine,  and 
harbor  defense  ram  No.  1  Katahdin.  This 
metal  was  used  exclusively  in  the  above 
vessels. 

The  Morgan  Iron  Work;,  New  York,  June 
25th,  1894.  Gentlemen, —  In  reply  to  your 
inquiry,  we  take  pleasure  in  stating  that  we 
have  used  the  Magnolia  metal  on  different 
occasions,  and  so  far  as  we  know,  it  has  uni- 
versally given  satisfaction. 

North  River  Iron  Works,  Hudson  street, 
12th  to  14th  streets,  Hoboken,  N.  J., 
Aug.  30th,  1894  Gentlemen,-  We  have 
used  Magnolia  metal  more  or  less  for  many 
years  and  have  always  found  it  good,  and 
can  recommend  it  for  general  use.  E.  R. 
Mead. 

Have  this  day  given  order  for  one  (1)  ton 
Magnolia  metal.  W.  &  A.  Fletcher  Co., 
H.  W.  Fletcher. 

All  marine  engineers  should  use  Magnolia 
metal  in  the  bearings  of  their  steamers,  as  it 
will  last  longer  and  give  less  heat  than  any 
other  metal.  Magnolia  metal  is  in  use  by 
eight  leading  governments,  and  is  the  best 
anti-friction  metal  for  all  machinery  bear- 
ings. 


The  statement  of  the  revenue  and  expendi- 
ture of  the  Dominion  for  the  year  ended 
June  30  last  has  been  made  up  at  the  De- 
partment of  Finance,  and  shows  a  deficit  of 
$1,157,000.  The  deficit  in  the  revenue  is 
shown  in  the  Customs  returns,  and  is  at- 
tributed to  the  uncertainty  which  prevailed 
over  the  time  which  the  tariff  was  under  re- 
vision. 
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COW  TIES 

Open  Ring,  Closed  Ring 
And  Walton 


■  i  i 


Our  Cow  Ties  are  made  of  Brown's  Patent  Steel  Chain,  all  fittings  being  of  Steel  throughout.  There 
is  no  other  chain  on  the  market  that  will  compare  with  these  for  strength,  lightness  and  handsome 
appearance.  We  confidently  believe  that  our  ties  of  a  given  number  are  fully  equal  in  strength  to  a 
size  larger  of  any  other  on  the  market. 


MANUFACTURED    BY 


If  you  have  not  tried  our  Cow  Ties, 
send  for  sample  half-dozen. 

Write  for  Catalogue. 


The  B.  GREENING  WIRE  CO. 


HAMILTON,  CANADA. 


(^larkson 


ACCOUNTANTS    . 


Established  1864. 


26  Wellington  St-  East,  TORONTO 


BLACKSMITHS'  TOOLS. 


Horseshoe  Vises. 

Price,  No.  1,  -  $4  00 
"      No.  2,  -      7.50 

Will  save  their  cost 
in  a  week's  sharpen 
ing 


A.  B.JARDINE&CO. 

HESPELER,   ONT. 

Books  for  Retailers 

Published  for  the  good  of  the  trade. 


Ideas  for  Hardware  Merchants 

As  its  name  implies  it  is  full  of  ideas 
for  the  retail  hardware  merchant. 

PRICE,  50   CENTS  (Half  Price) 

Buying",  Handling  and  Selling  of  Tea 

&.  Being   the    experience   of    the    most 

prominent  and  successful  merchants. 

PRICE,    25    CENTS. 

Pitfalls  of  the  Dry  Goods  Trade 

This  is  another  batch  of  Prize  Essays 
full  of  valuable  information. 

PRICE,   10  CENTS 

Sent,  postpaid,  on  receipt  of  price. 


HARDWARE    MERCHANT 

TORONTO. 


CHEAP 


FRESH 


RELIABLE 


Thorold 
Cement 


By  sending  a 

POST    CARD 


Estate  of  John  Battle 

Thorold 
Ont. 


Should  be  kept 

in  stock  by  all 

Hardware 

Merchants 


Prices  and  full 

particulars 
will  be  given. 


FOR   MASONRY  WORK  OF  ALL  KINDS 


The  Cradle  Churn 


AWARDED 


FIRST  PRIZE 


Easy  to  clean  and 
Easy  to  operate. 


At  Toronto  Industrial  Fair 
over  all  competitors. 


CHAS.  BOECKH  &  SONS 

Wholesale  Agents  Toronto,   Ont. 


TRADE    MARK. 


BLACK 
DIAMOND 


FILE 
WORKS 


21  to  43  Richmond  St.,  Philadelphia,  Pa. 

Gh.  &c  ZE3I.  BAENETT, 

MANUFACi         "RS    OF 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  Lightning  Sawfiles. 

AND 

EVERY   OTHER    DESCRIPTION    OF  SAW  FILES. 
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HANOSOME  AND  VALUABLE  PRIZE. 

The  accompanying  cut  is  the  actual  size 
of  the  Unpaced  Record  Trophy  Medal.  The 
value  placed  on  same  is$5oo,  while  the  actual 
cost  to  produce  was  nearly  $1000.  The 
medal  is  a  beautiful  specimen  of  the  medal 
maker's  art  and  is  the  finest  thing  of  its  kind 
ever  presented  in  cycling. 

Morgan  &  Wright  have  always  been  well 
to  the  tront  in  the  offering  of  prizes,  but  their 


ten  long.  When  you  say  the  medal  is 
valued  at  and  worth  $500,  any  jeweller  will 
undoubtedly  appraise  its  value  at  that 
amount.  A  souvenir  facsimile  medal  will 
be  presented  each  time  a  record  is  broken 
and  the  medal  will  be  awarded  to  the  holder 
of  the  unpaced,  flying  start  mile  record  at 
the  end  of  the  season.  The  medal  was 
assayed  by  the  U.  S.  Mint,  at  Philadelphia, 
and  stamped  as  24  kt.  fine,  and  a  certificate 
of  the  U.  S.  Mint  will    be   given  the  winner 


■  -^■.-■•.*:- 


Morgan  sWright 

Trophy      Rf 

'Unpaged  Records)  -j 


■' 


latest  effort  eclipses  all  their  endeavors  in 
the  encouragement  of  speed  on  road  or  track. 
Under  the  enamelled  letters  "  Morgan  & 
Wright  Unpaced  RecordTrophy  "  is  a  highlv 
polished  surface  of  red  gold  14  kt.,  whicN  in 
called  the  centre;  the  surface  resting  un- 
der the  blue  enamel  gives  it  a  grand  effect. 
Around  the  centre  is  a  wreath  of  green  gold 
20  kt.  fine  27  pennyweight.  The  background 
has  as  its  background  508^  pennyweight, 
24  kt.  gold,  and  the  medal  case  is  morocco, 
maroon  color,  four  i.iche;  deep,  six  wide  and 


along  with  the  trophy.  Conditions  as  to 
competition  for  same  may  be  had  upon 
application  to  Morgan  &  Wright,  Chicago, 
or  Rice  Lewis  &  Son,  L'd.,  their  Canadian 
representatives. 


THE  CRADLE   CHURN. 

While  the  attention  of  farmers  is  being 
more  and  more  called  to  the  profits  and 
advantages  of  butter  making,  inventors  and 
manufacturers  are  devoting  their  energies 
towards  supplying  improved  machinery  and 


utensils  necessary  to  reduce  the  labor  to  the 
least  possible  point.  One  of  the  most  im- 
portant articles,  if  not  the  most  important,  is 
the  churn,  and  in  the  interests  of  the  farmers 
of  this  country  attention  is  called  to  the 
"  Cradle  "  churn  which  is  now  being  offered 
through  the  trade  by  Chas.  Boeckh  &  Sons, 
manufacturers  of  woodenware,  etc.  To  see 
the  churn  in  operation  is  a  revelation,  as  by 
a  most  easy  and 
simple  movement 
the  cream  is  put 
into  motion  which 
would  remind  one 
of  a  miniature  Nia- 
gara. Butter  is 
produced  in  the 
shortest  possible 
time,  and  the  cover 
being  loose,  allows 
a  free  circulation  of 
the  air  to  go  through  while  in  operation.  The 
churn  is  claimed  to  be  perfect  in  every  way, 
is  easy  to  operate,  easy  to  clean,  and  has 
nothing  about  it  which  can  possibly  get  out 
of  order.  It  has  been  awarded  first  prize 
over  all  competitors  at  the  Toronto  Indus- 
trial Fair,  and  every  butter  maker  who  will 
take  the  trouble  to  examine  this  churn  will 
at  once  admit  all  that  is  claimed  for  it. 
This  firm  also  manufactures  a  large  variety 
of  butter  ware,  such  as  moulds,  prints, 
spades,  ladles,  bowls,  etc.,  and  a  most  in- 
genious novelty  is  their  Jersey  Butler  Mould. 
This  mould  i ;  now  being  universally  adopted 
as  it  makes  the  square  shaped  blocks  which 
are  found  to  be  so  neat  and  convenient  for 
packing  and  shipping,  and  being  adjusted 
the  exact  weight  required  can  be  arrived  at. 
Every  hardware  dealer  will  find  it  to  his 
advantage  to  handle  these  goods,  as  the 
aim  oftne  manufacturers  is  to  keep  them  in 
the  hands  of  the  trade  instead  of  being  sold 
through  peddlers  or  agents. 


The  receipts  of  the  Winnipeg  Industrial 
Association  this  year  are  estimated  at 
about  $25,800,  and  the  expenditure  at 
$25,200,  leaving  a  balance  on  the  right  side 
of  $600.  This  is  a  better  showing  than  was 
anticipated,  as  the  public  grants  this  year 
were  not  so  large  as  in  1893,  and  they  began 
preparations  for  the  exhibition  with  a  liabil- 
ity of  $3,500  at  the  bank,  and  had  to  spend 
$4,000  in  improvements  to  the  grounds  and 
buildings.— Free  Press  Winnipeg. 
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Tinners'  Hardware 
^2  Roofers'  Supplies 

Largest  Stock  Prices  Lower 

Greatest  Variety  Than  Ever 

Write  us  before  buying  elsewhere. 

BERGER  BROS., PHILADELPHIA 
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BUSINESS  CHANGES. 

DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES 

AC.  FRASER,  wholesale  and  retail 
hardware,  etc.,  Gait,  has  as- 
•  signed  to  James  Warnock. 

A.  J.  Fraser,  hardware,  Lachute,  Que., 
has  assigned. 

N.  Reaburn,  harness,  Midland,  is  offering 
f    to  compromise.  • 

Wm.  Kennedy,  general  store,  Spanish 
River,  has  assigned. 

Demand  of  assignment  has  been  made  on 
Jules  Hande,  Quebec. 

J.  F.  Bruder,  harness  maker,  Formosa,  has 
assigned  to  E.  O.  Swarta. 

Hill  &  Co.,  general  merchants,  Great 
Village,  N.S.,have  assigned. 

Felix  Gourdeau  &  Frere,  wholesale  leather 
and  findings,  Qaebec,  have  suspended. 

James  Stewart,  furniture  dealer,  Yonge 
street,  is  offering  to  compromise  with  his 
creditors. 

Bienvenu  &  Frere,  sawmill,  Varennes, 
Que.,  are  offering  to  compromise  at  30c.  on 
the  dollar. 

Comer  &  Jackson,  general  merchants, 
High  Bluff,  Man.,  have  dissolved.  G.  M. 
Jackson  continues. 

A.  C.  Vanlinskirk,  agricultural  implement 
agent,  Kingston  Station,  N.S.,  has  assigned. 
So  has  C.  A.  Feltinate,  general  merchant, 
Whitehead,  same  province. 

PARTNERSHIPS  FORMED  AND  DISSOLVED. 

Dale  &  Oldershaw,  tins.  Chatham,  have 
dissolved. 

Smith  &  Firth,  manufacturers  brushes, 
Brantford,  have  dissolved. 

Diamond  &  Takefman,  metal  and  rag 
dealers,  Hamilton,  have  dissolved. 

Bradford   &   McKillop,    hardware,    Salt- 
coats, Man  , have  dissolved,  and  T.  E.  Brad 
ford  continues. 

Pierre  Marie  A.  Genest  and  G.  H.  Bel- 
anger  have  registered  a  partnership  in  Mon- 
treal to  carry  on  business  as  cement  manu- 
facturers under  the  name  of  Genest  &  Bel- 
anger. 

A  partnership  has  been  registered  by 
Joseph  Lalonde  and  Andrew  Gibson  to 
carry  on  businessas  manufacturers  of  springs 
in  Montreal  under  the  style  of  the  Lalonde 
Mfg.  Co. 

SALES   MADE  AND   PENDING. 

Joseph  Molloy,  tins,  Metcilf,  ha;  sold  out 
to  A.  Yoik. 

A.  B.  Miller,  general  storekeeper,  Run- 
ham  Centre,  has  sold  out. 

Stock  of  Joseph  Roy,  plumber,  has  been 
a    sold  at  55c.  on  the  dollar. 

H.  Rushton,  boiler  maker,  St.  Thomas,  is 
advertising  business  for  sale. 

Stock  of  McMaster  &  McAdam,  general 
merchants,  Perth,  has  been  sold. 

Stock,  etc.,  of  G.  Hoskin,  tinsmith,  Mel- 
bourne, Ont.,  is  advertised  for  sale  by  tender. 

The  general  stock  of  John  McMaster, 
Perth,  has  been  sold  at  sixty  cents  on  the 
dollar. 


Bunyan  &  Flannery,  general  merchants, 
North  Bay,  have  their  stock  advertised  for 
sale  by  auction  18th  inst. 

The  stock  and  accounts  of  C.  J. 
McRae,  general  merchant,  Stayner,  who=e 
failure  was  recently  announced,  have  been 
sold. 

CHANGES. 

J.  Cobbledick,  general  merchant,  Exeter, 
has  sold  out  to  Harry  Bishop. 

James  Doyle,  hotel  keeper,  Smith's  Falls, 
is  retiring  from  business. 

Sharp  &  Wilson,  general  store,  Hespeler, 
has  sold  out  to  Unger  &  Hilborn. 

Murray  &  Tuffy,  general  merchants, 
Cobden,  have  been  succeeded  by  T.  &  W. 
Murray. 

FIRES. 

Robert  Patterson's  planingmill,  at  Hen- 
sail,  has  besn  burned. 

James  Cole,  furniture,  stoves,  etc.,  Parlia- 
ment street,  Toronto,  has  been  burned  out. 

C.  E.  Smith,  wagonmaker,  and  R.  Tosh, 
blacksmith,  Drayton,  have  been  burned  out. 

DEATHS. 

John  Stewart,  of  Stewart  Bros.,  general 
merchants,  Prince  Albert,  N.W.T.,  is  dead. 

Chas.  A.  McLean,  of  the  firm  of  A.  H. 
McLean  &  Co.,  general  merchants,  Albert, 
N.  B.,  is  dead. 

SITUATIONS  VACANT. 


HARDWARE  CLERKS-INCKEASE  YOUR  IN- 
COME by  showing  The  Hardware  Dealer's  Maga- 
zine to  your  local  hardware  merchants  and  manufac- 
turers. Subscription  $[.00  a  year.  Liberal  commission. 
For  sample  copy,  terms,  etc.,  address  D.  T.  Mallett, 
Publisher,  78  Reade  St.,  N.Y 


Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes    of   Hot    Pressed 
Nuts,  Square  and  Hexagon 


1879- 


-ESTABLISHED- 


1879 


Essex  Handle  and  Wood-Turning  Works 


You  can  make  no  mistake  by  placing  your  order  for 
Axe  Handles  with  us.  Our  Shaved  Pattern  Second 
Growth  Axe  Handle  is  undoubtedly  the  best  handle  in 
the  market.  Our  Polished  Octagon  Axe  Handle  cannot 
be  improved.  Our  Second  Growth  Oak  is  a  beauty. 
Our  timbers  the  toughest  and  patterns  the  best.  Ship- 
ment for  June  and  July  exceeds  three  thousand  dozen. 
Let  us  have  your  specification  for  future  shipment  now 
and  you  will  be  pleased. 

GARDNER  BROS.  &  CO., 

ESSEX,    ONT. 


OUR  SALES  OF 


"BURHAM 


"    Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  other 
Try  it  and  be  convinced 


Sole  Consignees  for  Canada, 


MCRAE  &  CO.,  OTTAWA 

S  LIQUID  GLUE 

Received  the  Highest  Award 

WORLD'S  FAIR,  1893 

In  competition  with 

American   Glues 


THE  ART  METROPOLE,  Agents. 

131  Yonge  St.,  TORONTO. 
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Allan  Line 

ROYAL  MAIL  STEAMSHIPS 
Liverpool,  Londonderry,  and  Montreal  Mail  Service 


STEAMSHIPS. 

From 
Montreal. 

From 
Quebec. 

LAURENTIAN  

Sept.  15 

"     22 

"     29 

Oct.    6 

SARDINIAN 

Sept.  23 
Oct.    7 

*NUMIDIAN 

PARISIAN 

And  weekly  ihereatter. 

The  Steamers  of  this  service  carry  all  classes  of  passengers.  The  Saloons  and  Staterooms  are  in  the 
central  part  where  least  motion  is  felt.  Electricity  is  used  for  lighting  the  ships  throughout,  the  lights  being  at  the 
command  of  the  passengers  at  any  hour  of  the  night.  Music  rooms  and  Smoking  room  on  the  promenade  deck. 
The  Saloons  and  Staterooms  are  heated  by  steam  Steamers  are  despatched  from  Montreal  at  daylight  on  the  day 
of  sailing,  and  sail  from  Quebec  at  9  a.m.  on  Sundays.  Steamers  with  a  *  will  not  stop  at  Quebec,  Rimouski,  or 
Londonderry.  RATES  OF  PASSAGE: — Cabin,  #45  and  upwards,  according  to  location  of  Stateroom  and  number 
of  persons  occupying  same ;  all  having  equal  privileges  elsewhere.  Second  Cabin,  $30  single,  $60  return. 
Steerage  to  Liverpool,  London,  Glasgow,  Belfast,  or  Londonderry,  at  lowest  rates.  Steerage  passengers 
are  provided  with  bedding  and  every  requisite  for  the  voyage  without  extra  charge. 

H.  &  A.  ALLAN,  Gen.  Agents,  Montreal,  or  H.  C.  BOUBXIER,  1  King  St .  Toronto 
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A   LATER   ADAM. 

EVERY  change  in  oursocial  or  industrial 
conditions  produces  its  special  type  of 
man.  The  original  Adam  was  a  crea- 
tion ;  the  later  gentleman  is  an  evolution. 
He  grows  out  of  his  environments.  He 
may  be  open  to  criticism  and  by  no  means 
void  of  sins  and  follies,  and  when  he  ripens 
into  maturity  as  the  type  of  a  class,  we  are 
very  likely  to  condemn  the  apple,  but  to 
spare  the  tree.  The  two,  however,  are  as 
closely  and  naturally  related  as  is  an  acorn 
to  an  oak,  or  a  gooseberry  to  its  native  bush. 
We  are  apt  to  overlook  this  fact  in  dealing 
with  those  who  are  strictly  representative 
men  in  our  industrial  and  commercial  life. 
They  may  not  be  what  they  ought  to  be,  nor 
indeed  what  we  want  them  to  be,  but  from  top 
to  bottom,  and  in  a  vital  and  thorough  sense 
they  are  just  what  we  made  them.  They 
are  bone  of  our  bone  and  flesh  of  our  flesh. 
The  monopolist  of  today  with  all  the  vices 
and  evils  belonging  to  his  mercantile 
sovereignty,  the  stuff  of  which  he  is  made 
and  the  spirit  that  vivifies  it  have  their 
nativity  in  the  age  that  produced  him.  In 
fact  he  is  as  much  a  product  as  he  is  a  sin- 
ner, the  difference  between  him  and  the 
smaller  fry  being  that  he  carries  under  one 
hat  what  a  thousand  others  have  only  in  the 
shape  of  mincemeat.  The  man  is  simply  a 
type  of  a  system.  To  reform  this  gentle- 
man we  must  commence  by  reforming  our- 
selves, and  it  is  just  here  where  the  cure  of 
some  of  our  industrial  and  commercial  dis- 
eases must  commence.  It  is  very  easy,  and 
in  fact  is  quite  the  fashion,  to  raise  our 
voices  against  the  cupidity  and  despotism 
of  monopolies  and  corporations,  and  at  the 
same  time  be  ready  to  seize  the  biggest  egg 
on  the  table  for  our  own  breakfast,  and  com- 
pel a  sick  wife  to  take  in  washing  to  pay  for 
our  own  beer.  The  difference  in  such  a 
case  between  a  monopolistic  monstrosity 
and  ourselves  is  one  of  size  but  not  of  spirit. 
He  can  swallow  a  Jonah  and  we  choke  at  a 
sprat.  In  dealing  with  such  men  let  us  not 
forget  the  conditions  that  make  them  a  pos- 
sibility. When  the  industries  of  the  world 
were  on  a  smaller  scale,  and  the  means  and 
the  markets  thereof  narrower,  it  was  not 
possible  to  mobolize  either  men  or 
money  as  it  is  to-day.  The  pendulum 
swung  on  a  smaller  clock.  If  an  em- 
ployer was  tyrannical  or  bilious  the  reach 
of  his  whip  cord  was  limited,  and  if  he  was 
avaricious  and  greedy  there  were  but  few 
trees  from  which  to  shake  the  persimmons. 
These  pea  in  a  thimble  conditions  have 
passed  away  ;  the  pea  may  be  as  small,  but 
the  thimble  in  some  cases  would  make  a  hat 
for  the  planet.  That  this  power  is  abused 
is  no  surprise,  for  to  have  power  and  not 
abuse  it  is  one  of  the  rarest  of  human  virtues. 
Of  course  in  this  age  of  so  called  equal 
rights,  personal  freedom  and  a  considerable 
amount  of  paper  religion,  it  is  not  in  fashion 
to  be  without  some  respect  for  law  and  hu- 


manity. If  there  is  any  iron  in  our  souls  it 
must  have  a  velvet  skin,  and  if  we  are  Shy- 
locks  in  business  we  mast  enclose  that  gen- 
tleman in  Samaritan  cloth.  Hence  the  later 
Adam.  He  builds  towns,  endows  libraries 
and  donates  to  charities,  and  yet  in  a  busi- 
ness sense  his  soul  would  find  hotel  accom- 
modations in  a  gooseberry.  He  loves  money 
and  the  world  loves  him  because  he  has  got 
it.  He  is  the  god  of  the  crowd,  not  for  what 
he  is,  but  for  what  he  has.  We  have  evolved 
this  type  of  a  man  in  an  age  where  the  sin- 
ner and  the  saint  are  considerably  mixed. 
It  is  not  his  money  or  his  power  that  makes 
him  a  wart  on  the  public  body.  It  is  the 
abuse  of  these  things  and  blindness  to  their 
responsibilities ;  so  the  larger  the  tree  the 
broader  its  shadow. — Fred  Woodrow,  in  Age 
of  Steel. 


HOW  ENAMEL  PAINTS  ARE  MADE. 

There  is  a  custom  now  gaining  ground  in 
public  favor,  says  the  Manufacturer  and 
Builder,  of  finishing  many  of  the  small  nick- 
nacks,  bric-a-brac,  and  fancy  furniture  that 
tend  to  make  home  more  beautiful,  by 
enamel  paints,  in  preference  to  polishing  the 
natural  color,  or  staining  and  polishing,  or 
varnishing  in  imitation  of  the  usual  woods. 
This  plan  of  finishing  has  much  to  recom- 
mend it,  for,  apart  from  the  pleasing  variety 
thus  gained  by  the  use  of  artistic  colors,  and 
the  fact  that  the  articles  can  be  made  out  of 
commoner,  andconsequently  cheaper  woods, 
it  is  so  easy  of  application,  thus  rendering 
it  alike  of  service  in  the  finish  of  new  goods 
and  the  renovation  of  old  goods,  in  many 
cases  giving  the  latter  a  new  lease  of  life  in- 
stead of  allowing  them  to  be  cast  aside  as 
worthless.  The  foundation  of  some  of  these 
enamels  is  spirit  varnish  ;  they  are  made  by 
carefully  mixing  and  blending  with  the 
varnish  some  dry  pigment  cf  the  required 
shade  ;  and  for  these  enamels,  except  that 
it  is  advisable  to  give  new  work  a  coat  of 
size,  no  other  preparation  is  needed,  nor  is 
it  necessary  to  level  down  by  means  of  the 
polish  rubber.  Some  goods  may  be  given 
a  pleasing  finish  by  thinning  out  the  last 
coat  by  the  addition  of  a  little  methylated 
spirits  or  linseed  oil,  which  will  give  a  semi- 
lustrous  or  egg  shell  finish. 


RUSTING  OF  IRON  AND  STEEL. 

Mr.  Bramwell  is  quoted  as  asserting,  in 
an  address  before  the  British  Association, 
that  neither  bright  iron  nor  steel  will  rust  in 
pure  water  or  pure  air.  The  presence  of 
carbonic  acid  or  some  similar  agent,  he  said, 
seems  necessary,  although  the  final  product 
may  be  destitute  of  carbon  ;  and  even  when 
oxygen,  moisture  and  carbonic  acid  are  a'l 
present,  rusting  will  not  take  place  unless 
moisture  condenses  on  the  surface  of  the 
metal.  When  rusting  does  take  place  under 
ordinary  circumstances,  the  first  stage  ap- 
pears to  be  the  formatio  i  of  ferrous  carbon- 


ate, this  carbonate  being  next  dissolved  in 
carbonic  acid  water  to  form  ferrous  bicar- 
bonate, which  latter  is  then  decomposed  in 
presence  of  air  and  moisture  to  form  hy- 
drated  ferric  oxide,  magnetic  oxide  being 
found  as  an  intermediate  product.  In  re- 
gard to  the  progress  of  corrosion,  a  polished 
bar  will  resist  oxidation  for  a  comparatively 
long  time,  even  under  somewhat  unfavorable 
conditions,  but  onc"e  the  rust  has  commenced  0 
only  a  short  time  is  required  for  it  to  cover 
the  whole  bar.  One  reason  assumed  for 
this  is  the  fact  that  the  rust  is  electro-posi- 
tive to  the  iron  ;  and  it  is  partly  attributable 
tothe  final  product,  the  hydrated  ferric  oxide, 
being  formed  only  at  the  end  of  several  in- 
termediate stages  of  the  oxidation,  and  also 
to  its  hydroscopic  properties,  which  favor 
the  absorption  of  the  moisture  from  the  air. 
In  certain  situations  other  acids  besides 
carbonic  may  take  part  in  the  corrosion  of 
iron. 


VESSELS  LOST. 

The  statistical  summary  of  vessels  of  all 
nations  of  ioo  tons  and  upwards  totally  lost, 
condemned,  etc.,  during  the  year  1893  has 
just  been  issued  by  Lloyd's  Register.  The 
total  number  of  vessels  returned  as  lost  is 
given  at  1,231,  with  an  aggregate  tonnage 
of  743,1 35  tons  ;  of  this  total  269  vessels  and 
250,625  tons  were  owned  in  this  country,  and 
125  vessels  and  56,214  tons  belonged  to 
British  colonies.  Norwegian  losses  are  re- 
turned at  242  vessels  and  119,914  tons,  and 
those  of  the  United  States  at  169  vessels 
and  88,192  tons.  Of  those  losses  264  were 
steamers  and  967  sailing  vessels,  with  re- 
spective total  tonnages  of  297,950  and  445,- 
185  tons.  The  British  steamers  lost  are 
given  at  131  in  number  and  of  177,208  tons 
burden,  and  the  colonial  steamers  at  21  in 
number  and  11,831  tons.  As  regards  the 
British  steamers,  one  was  abandoned  and 
one  burnt  at  sea.  Nine  are  returned  as  hav- 
ing foundered,  and  24  as  being  condemned 
to  be  broken  up,  58  as  having  been  wrecked, 
and  14  as  being  reported  missing.  Consid- 
ering that  there  are  6,227  steam  vessels  en- 
tered in  Lloyd's  Register  as  being  British 
owned,  the  losses  last  year  are  at  the  rate 
of  2. 14  per  cent.  Of  the  967  sailing  ships 
returned  as  lost,  138,  with  a  tonnage  of  84,- 
417  tons,  were  Bri  ish  owned,  and  compared 
with  the  total  of  3,106  so  registered  at 
Lloyd's,  stand  in  the  ratio  of  4.44  per  cent. 
Of  these  10  were  abandoned  and  six  burnt 
at  sea,  67  were  wrecked,  sx  foundered  ard 
22  are  returned  as  missing.  The  colonial- 
owned  sailing  ships  reported  lost  amounted  •*■ 
to  a  total  of  104  and  a  gross  tonnage  of 
44,383.  During  the  course  of  last  year  Nor- 
way lost  227  sailing  vessels,  with  an  aggre- 
gate of  111,889  tons.  A  similar  return  of 
the  losses  reported  during  the  first  quarter 
of  this  year  shows  the  loss  of  292  vessels 
and  190,112  tons — of  which  76  vessels,  with 
an  aggregate  tonnige  of  75,000,  were  owned 
in  the  United  Kingdom. 
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DOWSWELL  BRoS. 

HAMILTON,  ONTARIO 


MANUFACTURERS    OF 


Clothes  Wringers,  Mangles, 
Churns,  Washing  Machines, 
and  Household  Specialties 


Prices  are  low  but  you  will  find 
our  goods  first-class.  Send  for 
Catalogue 


Eastern  Agents 


I.  L 


&  SON,  -  Montreal 


THE 


t 


Universal 
VaRniSh 


Is  a  leader  for   Inside  or 
Outside  Work. 


A.    RAMSAY   &  SON 

MONTREAL. 


Calcined  Plaster.         Sewer  Pipes. 

Chimney  Linings  and  Tops. 

Mortar  Stains.  Fire  Bricks  and  Clay. 

Enamelled  Porcelain  Sinks. 

English  and  Belgian  Portland  Cements 

and  General  Builders' 
and  Contractors'  Supplies. 


W.  McNally  &  Co. 

MONTREAL. 

Pigou,  Wilks  &  Lawrence 


< 


Limited. 


II  QUEEN  VICTORIA  ST.,    -    LONDON,  E.  C. 

Sole   makers  of  the 

"ALLIANCE" 

PRIZE  SPORTING  POWDER 

THE    TRADE   ONLY   SUPPLIED. 


GOLD  MINING  AT  MEDICINE  HAT. 

YEARS  ago  an  employee  of  the 
Hudson  Bay  Co.,  who  had  been 
through  this  localitylong  before  there 
was  any  thought  of  putting  a  town  here, 
made  use  of  the  expression  that  "  there  was 
a  bar  on  this  river,  within  five  miles  of  where 
Medicine  Hat  is  now  situated,  on  which  a 
man  could  wash  out  $30  a  day  for  three 
months  in  the  year." 

Although  this  information  has  been  in 
possession  of  some  of  our  residents  for  some 
time,  it  was  never  turned  to  advantage  until 
this  year,  when  the  veteran  prospector, Sam. 
Livingstone,  came  down  the  river  from  the 
west  and  unearthed  the  riches  that  were 
lying  undeveloped  and  practically  unlooked 
for  on  the  bars  along  the  South  Saskatche- 
wan. About  fifteen  miles  below  the  town 
his  party  located  on  a  claim,  and  immed- 
iately set  to  work  to  wash  out  the  pay  dirt, 
and  the  results  have  been  so  gratifying  and 
the  returns  so  apparently  rich,  that  the  in- 
fection, or,  as  it  is  termed  here,  "the  gold 
fever,"  has  struck  the  town.  Prospectors  are 
coming  in  from  every  quartet,  and  it  is  only 
the  matter  of  a  few  days  until  every  bar 
within  a  twenty-mile  radius  of  the  town  will 
be  staked  out.  While  it  is  generally  ad- 
mitted that  Sam.  Livingstone  has  the  best 
location,  yet  there  are  many  other  bars  on 
which  the  prospectors  are  striking  it  rich. 
The  gold  is  found  at  almost  every  place  you 
put  in  the  shovel,  but  it  varies  greatly  as  to 
quantity.  A  few  "  colors  "  are  also  found  in 
the  small  creeks  tributary  to  the  river  here, 
and  it  is  also  found  in  the  Cypress  Hills  to 
the  south  of  here,  but  in  what  quantity  is  yet 
a  matter  of  conjecture. 

The  attention  of  monied  men  in  the  East 
has  been  directed  to  the  discoveries  here, 
and  we  have  been  informed  that  a  couple  of 
wealthy  manufacturers  from  St.  Catharines, 
who  were  here  last  week,  intend  to  put  an 
outfit  of  the  latest  improved  machinery  on 
their  location,  and  start  in  to  work  as  soon 
as  possible. 

That  some  of  the  claims  are  very  rich  can 
be  seen  from  the  wash  of  one  shovelful  of 
the  pay  dirt.  In  some  cases  you  will  get 
enough  of  the  flake  gold  out  of  this  quantity 
to  cover  a  five  cent  piece.  The  interested 
parties  will  tell  you  that  they  are  making 
eight  or  ten  dollars  a  day,  and  in  the  same 
breath  inform  you  that  they  are  getting  four 
cents  a  shovel.  If  you  understand  the  busi- 
ness, figure  up  a  day's  work  for  a  man  at 
four  cents  a  shovel  and  you  may  get  a  not 
too  exaggerated  idea  of  the  wealth  that  has 
been  lying  unmolested  for  years  within  the 
easy  reach  of  our  citizens.  The  work,  so  far, 
has  been  done  with  the  crudest  kind  of  an 
outfit — rocker  and  grizzly — but  this  week 
will  see  more  extensive  operations  inaugu- 
rated, as  one  company  is  putting  in  a  ditch, 
sluice  box  and  other  material  necessary  to 
the  rapid  washing  of  the  dirt. 

There  will  be  about  two  months'  work 
yet  before  the  frost  stops  operations,  and 
in  this  period  we  will  have  time  in  which 
to  see  the  practical  results  of  the  now  fast 
developing  work.  Should  the  indications  of 
the  present  "  pan  out "  in  the  way  that  is 
anticipated,  we  may  be  sure  that  Medicine 
Hat  has  struck  a  good  thing — another  of  our 
much-boasted  "  natural  advantages." 


ADAM   HOPE 
&  CO., 


Offer  for  Sale 


HAMILTON 


"Pioneer"  m  "Sloss" 

PIG   IRON 

These  are  fine  foundry  irons,  being  strong 

and  large  scrap  carriers. 
Also  all  the  well-known 

Scotch  Brands, 

Broken  Car  Wheels, 
and  Railway  Cast  Scrap. 

Canada  Iron  Furnace  Co.,  Ltd. 

»  Manufacturers  of 

CHARCOAL   PIG   IRON 

MONTREAL. 

brand  "C.  I.  F."  WE  RIVERS 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO.  E.  DRUMMOND, 


Managing  Director  and  Treasurer 


BEWARE  OF  COUNTERFEITS 


GET 

THE 

OLD 

ORIGINAL 

AND 

ONLY 

RELIABLE 


John   Lucas 

&  Co's 

Imperial 

French  Greens 


Decorated    White 

TEA  and  COFFEE  POTS 

With  Nickel-Plate  Covers 


CAVERHILL,  LEARMONT  &  CO. 

MONTREAL 
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HARDWARE. 


TELEPHONE    1780. 


J.  H.  FARR  &  CO.  BMoiiF  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,  Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 


8  to   16    MORSE    STREET, 


TORONTO,    ONT. 


For  Iron  Fencing 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


o«'°"m  «m*    JOSEPH  RODGERS  &  SONS, 


Limited. 


MANUFACTURERS    OF 

Pocket  and  Table  Cutlery,  Scissors,  Razors,  Erasers,  Etc. 

These    goods    have    fully    maintained    their    reputation    as    the    best    cutlery    in    the    world    for    over 

ONE    HUNDRED   AND  FIFTY  YEARS. 

Any  Infringements  of  our  Name  and  Corporate  Mark  will  be  promptly  prosecuted. 

Sole  Agents  for  Canada, 


JAMES  HUTTON  &  CO., 


Montreal 


CURRENT    JVIAHKET    QUOTATIONS 


METALS. 


Tin. 

Liamb  and  Flag— 

56  and  28  lb  ingots,  per  lb   . .  2rt,    21 
Straits "     ....  20.    21 

Tin  Plates—  Charcoal  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes $5  50  $5  75 

I.X.,            "           6  75    7  00 

I.X.X.,       "           8  00    8  25 

Raven  &  P.D.  Grades— 

I.O.,  usual  sizes 3  75    4  00 

IX,            "             4  75     5  00 

IX.X.,        "            5  75    6  00 

I.XXX.,     "             6  75    7  00 

D.C.,12}xl7        3  50    3  75 

D.X.,  4  50    4  75 

D.X.X.        "            4  75    5  CO 

iVbde.-Other  brands  might  be  shaded 

by  25c.  per  box. 

Coke  Plates— Bright 

Bessemer  Steel— 

I.C.,  usual  sizes   3  35    3  50 

I.C.,  special  sizes 3  60    3  75 

Charcoal  Plates — Terne. 

Dean  or  J.G.  Grade— 

I.C.  20  X  28,  112  sheets   . .     6  50    6  75 

I.X.  Terne  Tin 8  75    9  00 

Old  process  I.C 13  00 

«  "      I.X 16  0C 

Charcoal  Tin  Boiler  Plates. 

Cooklev  Grade—  Per  lb. 

.X.X.",  14x56,  50  sheet  bxs  ) 

14x60,  "  >   6c,     6|c 

14x65,  ) 

Tinned  Plates 

72x30  up  to  24  gauge 6J    6} 

26        "     6}    7 

28         "     7}     7} 

Iron  and  Steel. 

Base  Price 

Common  Bar,  per  100  lb    . .  4185  190 

Refined      "  "  ..     2  35  2  65 

Horse  Shoe  "  "  ..    2  60  2  75 

Band  "  "  ..     2  25  2  30 

Hoop  "  '  ..     2  25  2  30 

Swedish         "  "  ..     4  00  4  25 

Sleigh  Shoe  Steel 2  50 


Tire  Steel    3  00  3  25 

Machinery 2  75  3  00 

Cast  Steel,  per  lb    0  10  0  14 

Russian  Sheet        "         0  10}  0  11 

Tank  Platesl-5  and  thicker    2  00  2  25 

Boiler  Rivets 4  50  5  00 

Boiler  Tubes. 

i-inch    10}c 

-inch  13} 

Steel  Boiler  Plate. 

\  inch  $2  45 

Ifi     "      2  35 

\      ''      nd  thicker 2  25 

Sheet  Iron, 

8  to  20  gauge  2  50 

22  to  24      "      2  35 

26  "       2  45 

28  "      2  65 

Canada  Plates. 

All  dull 2  50  2  55 

i  polished 2  55  2  60 

All  Bright  2  85 

Iron  Pipe. 

Wrought  674  *°  70  p.c. 
Galvanized,  45  to  50  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  57£  p.c. 


Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 4},  4} 

26  gauge,  "        4},  5 

28      "  "        5,    5J 

Gordon  Crown— 

16  to  24  gauge,  per  lb  4J,  41 

26  gauge,  "         4J,  4} 

28      "  "  4},  5 

Note — Cheaper  grades  about    J  cen 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  ib . . 

i    "     :;   ■■ 

5-16  "  "       ... 


Trace 


% 
7-16 


2i 
....2  4-5 


6  3-5 
4f 
4} 
4g 
4 
3i 
3 


,  per  doz.  pairs    S3  60 

German  coil,  per  100  It    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 


5  90 
2  70 


0  50 


1  10 


Copper — Ingot. 

English  B.  S  ton  lots  0  10J  0  11 

Lake  Superior  0  10J  0  11 

Bolt  or  Bar. 

Cut  lengths,  round,  1  to  i  in.  $0  20  $0  22 
"  round  &  square 

1  to  2  in 0  19    0  21 

Vote— Complete,  lengths  abou    If  teen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

Untinned,14  oz,  and  light, 
16  oz,  14x48  and  14x60 $0  14    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  14J  0  16£ 

Note — Extra  for  tinning,   2  cents  per 

pound,  and  tinning  and  half  planishing 

3  cents  per  pound. 

Planished  and  tinned,   14x 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 

4x6  ft,  25  to  30  lb  ea,  per  lb..  0  16    0  17 
"        35  to  45       "  "        ..0  14i  0  15£ 

"       50  lb  and  above  per  lb  0  14    0  14} 
Boiler  <&  T.  K.  Pitts 

Plain  Tinned   per  lb 0  19 

Spun  "         0  23 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  18  0  20 

27  to  30      "      ..  0  20  0  21 

"        30  and  up 0  23  0  26 

Sheets,  hard-rolled  2x4  ft. . .  0  21  0  23 

Zinc  Spelter. 

Foreign,  per  lb 0  04}  0  04} 

Domestic    "     0  04$  0  04| 

Zinc  Sheet. 

5  cwt  casks ., 0  04} 

Part  casks ' 0  05 

Lead. 

Imported  Pig.  per  lb 0  2}    0  02J 

Domestic  "      0  02} 

Bar,  1  pound 0  94$ 

Sheets,  2}  lbs,  sq.  ft,  by  roll  0  04}  0  04} 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  04i  0  04} 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  p3r  lb  and  30  p.c. 
discount. 


Note— Cut  lengths,  net  price  ton  lots 
30  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  7}c. 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  13J  0  14 

Standard  0  12}  0  13 

Wire 0  17    0  19 

Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb  $0  10}  0  11 

Other  makes  "    0    9}  0  10 

White  Lead. 

Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  cwt  4  50  4  75 

No.  1  Do "  4  50 

No.  2  Do "  4  25 

No.3  Do "  4  CO 

Prepared  Paints. 

(In  J,  }  and  1  gallon  tins.) 

Pure,    pergallon $105 

2nd  qualities    "      0  90 

Barn(inbbls) 0  80      0  90 

Colors  in  Oil. 

(251b  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green    0  09 

Chrome    "         0  08 

French  Imperial  Green 0  19 

Colore,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwtl  35  1  40 
"       (J.F.L.S.)"        "  H  75* 

"      Royal         "        "  1  10  1  im 
Venetian  Red,  (best)    "       "  1  80  l  90 
English    Oxides    per  cwt        3  00  3  25 
American      "     )      „        „  x  25  1  90 

Canadian    "     S 

Paris   Green,  per  lb  0  15    0  16 

Burnt  Sienna,  pure,  per  lb  0  08} 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  alack  "      0  09 

Chrome  Yellows  "      0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greens  "      0  12 

Golden  Ochre  0  03} 


HARDWARE 
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Axle  Grease. 


Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  69 

Extra        '  "        0  90 

Brown  Japan  "        0  65 

Brown  Japan,  Turpentine  p.  gal.  0  85     copp 
No.  1  Carriage  '        13°         list 

Steel  Clad  20  p.c.  dis. 

Bells—  Hand, 

Brass,   60    to  66§. 

Nickel  50  and  10  to  60  p.c 


Per  gross  7  00  13  00 

Bath  Tubs. 

Zinc  discount 4  00 

er,  discount,  50  p.c 


4  25 
off  Revised 


Gold  Size  Japan       per  gal.  1  00    1  2') 
Pure  Orange  Shellac      "       1  95    2  05 

Hard  Oil  Finish       130 

Oil  Shellac 1  40 

White  Shellac 2  25 

Linseed  Oil  (in  bbls) 

Raw,    pergal  0  C3    0  54 

Boiled        "       0  56    0  57 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal    0  41    0  42 

Castor  Oil. 

Best,  perlb 0  06g  0  06| 

Cod  Oil. 

CodOil,per  gal 0  50    0  51 

Glue  (in  bbls) 

Common,  0  07}  0  08 

French  medal 0  09i  0  C9J 

Cabinet,  sheet..- 0  11    0  12 

White, extra  0  16    0  18 

Gelatine   0  20    0  30 

Strip   0  16    0  18 

Coopers    0  19    0  20 

Al  clear  0  09 

Liquid  Glue— F.  LePage's,  dis.  20  to 
25  per  ct.  off  list;  Munu's,  dis.  25  to  30 
per  cent,  off  list. 


Carpet  Sweepers. 

Bissell,  per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz ?9  00 

Grand  Rapids,       "       ....30  00    33  00 

Cartridges — <Sef?Ammuuition . 

Castors, 

Bed,  new   list,  dis.  50pc.  )  to  50  and  5 

Plate  dis.50pc   J     percent. 

Cattle  Leaders. 

No  31  and  32,  per  gross 8  50  1125 

Cement. 


Glass. —  Window. 
Box  Price. 


Door. 

Gongs,  Sargaut's 5  50     8  00 

"    Peterboro,  dis.  50  per  cent 

Cow. 
American  make.discount  60to60  and    Portland,  car  load  lots  . 

5  per  cent. 
Canadian,  dis  45  and  50  pc. 

Form. 
American, eacn 2  00    5  00 

House 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz  , 3  35    4  75 

Moulders'    "      1  50  10  00 

Blacksmiths'   discount   35,40  percent   American, dis  70  and  10  per  cent 


Thorold 

Queeuston      "  

Napanee  "  

Chalk. 

Carpenters'  Colored,  per 

gross  0  45 

White,  lump,  per  cwt   0  60 

Red 0  05 

Crayon,  per  gross   0  14 


Size 
United 
i  nches 
14  to  25 
26  to  40 
41  to  50 
51  to  60 
61  to  70 
71  to  80 
81  to  85 
86  to  90 
91  to  95 
96  to  100 
101  to  105 
106  to  110 
111  to  115 


Star. 


Per 

50  ft 


11  5 
1  30 


Per 

100  It. 

2  20 
2  50 

2  90 

3  20 
3  f.0 

3  90 

4  40 

5  00 


Double 
Diamond 
Per 
50  ft.  100 


1  50 
1  75 


4  00 

4  50 

5  00 

5  75 

6  50 

7  75 
9  (0 

10  50 
12  00 
14  00 
16  00 


0  75 
0  65 
0  06 
0  18 


Pilkington. 
Ordinary, 
1st  break $2  70 


Chisels — Socket,  Framing  and  Firmer 


Belting. 

Agricultural,  50  per  cent. 
No.  1,  leather  dis.  40  &  5  p.c.  to  45  p.c. 
Best,  ditto,  30  to  334  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits— Auger. 
Gilmour's  dis  60  per  cent. 
Excelsior,  discount  60percer.o. 
Rockf  ord  Common,  65  to  65  and  5  p.c. 
"        Perfection,  50  and  10  per  c. 
Kim  Fire  Pistol,  dis. 40 to  45  p.c.  Amer.  Jenning's  Gen,  net  list  to  5  p.  cent  dis 


4   00 


2nd 

3rd       "        

4th      "        

5th       "        

6th        "        

7th       "        

Picture  Glass 
Pilkington's  ordinary. 


2  90 

3  lo 
3  40 

3  65 

4  15 
4  65 


Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85 

Churns 
Daisy  or  Leader,    dis.    from   factory   1st  break    ~ 4  40 


60  and  2y,  per  cent.   From  stock  60   2nd 


IIAKDWARE. 

Ammunition — Cartridges. 
B.  B.  Caps,  50  and  5  per  cent. 


Car. 
Gilmcur's,47i  to  50  percent 
Expansive 

Clark's,  15  per  cent. 
Excelsior,  10  percent. 
Gimlet 

Clark's,  per  doz 

Diamond,  Shell  "       

Nail  and  Spike,  per  gross 


0  65 

1  00 

2  25 


0  90 

1  50 
5  20 


Blacking,  (Catchpole's). 

No.  1,  Egyptian  Blacking 

"    2,  *'  "  

Blind  Boilers. 

Annex    per  doz.     125 

1  35 
"  112 


9  00 
4  50 


1  75 
1  85 
1  20 


Rim  Fire  Cartridges,  Dom.  50&5p.c 
Rim  Fire,  Military,  net  list,  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  pistol  sizes, 

Dom.  30  per  cent. 
Central    Fire    Cartridges,    sporting 

and  military,  15  and  5  per  cent. 
Central  Fire,  Military  and  Sporting, 
Amer.  net  list.     B.B.  Caps,  discount 
45  p.c.    Amer. 
Loaded  and   empty  Shells,  "  Trap  " 
and  "  Dominion  '    grade, 25  p.c 
Shot. 
Canadian,  common,  20  per  cent. 
Brass  Shot  Shells,  55  and  10  p  c.      « 
Primers,  30  per  cent. 

Wads. — Buldioin's. 

per  1  b    Mascot 
Best  thick  white  felt  wadding, 

in  Jib-  bags l  00 

Best  thick  brown  or  grey  felt 

wads,  in  i  lb.  bags 0  70 

Best  thick  white  card  wads,  in 

boxes   of   500    each,    12   and 

smaller    gauges 0  99 

Best  thick  white  cird   wads,  in 

boxes  of  590  each,  10  gauge 0  35 

Best  thick  white  card  wads,  in 

boxes  of  500  boxes,  8  gauge 

Thin  card  wads  in  boxes  oi  1000 

each,  12  and  smaller  gauges... 
Thin  card  wads  in  boxes  of  1000  Braces. 

each,  10  gauge 0  25    Barber's   6  00    7  To 

Thin  card  wads  in  boxes  of  1000  Barber's  Ratchet 10  00  11  00 

each, 8  gauge .........    0  45    Farmfar8' 2  00    2  75 

Chemically  prepared  black  edge  Millar's  Falls  15  50  29  00 

grey  cloth  wads,  in    boxes  of  p.  M 

250  each—  Brackets — Shelf. 

11  and  smaller  gauge  0  65   Japanned  Canadian,  per 

9andl0gauge 0  75       dl        air8 0  50 

7  and  8  gauge 0  90 

5  and  6  gauge 1  10 

Superior    chemically   prepared 

pink    edge,    best  white  cloth 

wads,  in  boxes  of  250  each — 


3  60    4 
1 

2 


0  15 


Erminie  

Blind  and  Bed  Staples 

All  sizes,  per  lb 0  11 

Bolts. 
Carriage,  dis,  70  and  10  p.c. 
Tire,  dis  60  to  60  and  10  per  cent 
Stove,  dis.,' 0  and  10  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  70  to  70  and  10  per  cent 
Boring  Machines. 
0  20    Complete,  with  Augers,  ea.    5  00    7  5C 


Berlin  Bronze  Cana'n 

Broilers. 


0  85 


3  40 
3  20 


per  cent. 

Clamps. 
Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 

Enterprize,  No.O 
No   2 

Compasses,  Dividers,  etc. 
American,  dis.,  60}  to  65  p.c. 
Cradles,  Grain. 
Canadian,  discount  25  to  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list; 

dis.  40  per  cent. 
Hart  Mfg.  Co.,  (boltdies)  (Amer.  list) 
dis.  25  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz   0  88    1  60 

English,     "        2  00    4  00 

Draw  Knives. 
American,  dis.  70  and  10  p.c. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  per  doz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37J  to  40  per  cent. 
Standard,  dis.  47}  to  50  p.  c. 

Elbows— Stove  Pipe 
$1.00  to  $1.65  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30 

Wine,  per  doz   130 

Star,  "  2  80 

Fenns  Corkstops,  No  2  p.doz 

Petroleum,  per  doz 4  50 

Files  and  Rasps. 
Kearney  &  Foote's  discount  Am.  List 

57}  to  60  per  cent. 
Black  Diamond,  50  &  5  per  cent.  dis. 


3rd 
4th 
5th 
6th 
7th 


4  7U 

5  40 

5  90 

6  50 

6  9C 

7  7C 


Gas  Fittings  and  Staple  Brackets 

Jas.  Barwell,  Toronto— Dis.  20  to  25  p. 
c,  free  of  du^y.  Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each   £3    30    

Enamelled"      0  55    ...... 

Grindstone  Fixtures. 

P.  S.  &  W.,  per  doz 3  88    4  25 

Hammers — Nail. 

Maydole's    net  list  to  5  per  cent,  dis 
Can.  discount  25  to  27}  p.c 
Tack. 

Magnetic,  per  doz  110    150 

Sledge 

Canadian,  perlb 0  12}  0  13 

Ball  Pean. 
English  and  Can.,  per  lb       0  25    030 
Handles. 

Axe        per  doz 00    3  50 

Store  door    "     1  00    180 

Chest,  per  doz  pairs  0  40    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer   "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  35 percent.  to40  p.c. 


0  61 

2  25 

3  90 

1  70 
6  50 


Light,  dis.  65  to  67}  per  cent. 
Reversible,  dis.,  65  to  67}  per  cent. 


11  and  smaller  gauge 1  15    vegetable,  per  doz,,  dis.  37}  per  cent 

9  and  10  gauges 140    non;0  -w^  s 


7and8gauges 1  65 

and  6  gauges 3  90 

Anvils 

Perlb 0  10    0  12} 

Anvil  and  Vice  combined 

each 4  50 

Augers. 
Gilmour's,  discount50  per  cent. 
Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole,  Vaughan's,  each    1  35    l  60 

Excelsior,  Jennings',  discount  50  pel 

/  \   cent. 

Sewing 

Pegging, 

Brad, 

"  handled  " 

Saddlers'  "        — 

Awl  Hafts. 
Patent  Peg,  per  gross...... 

"     Sewing,         " 


Henis,No.8        "      6  00 

"    No.  9        "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz    500    4    23 

Butts— Brass . 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  itnd5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 


Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.c 

Saw. 

American,  per  doz  1  00    1  25 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz  0  50    0  8C 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 

Door  4  and  5  inch,  per  pair    0  40    0  80 
Lanes,  50  to  50  and  5  p.c. 

to  50  and  7}  Amer.  List".  „  ,.     ,.  Hatchets. 

Nicholson's  dis.,  Amer.  list,  50,  50  and  5  Can.,  dis  40  to  42}  p  c. 

per  cent.  Hinges. 

Toronto  File  Co.,  50  aDd  10  to  60  p.c.  Blind,  Parker's, dis.  60  to 60  and  lOp.c 

Amer.  list  "       hepard's  Noiseless,  dis.  60  p.c 

Jowitt's,  dis.  Can.  list,  25pc.  to  27}  p.c.  "  "    Buffalo,  dis  60  to  70  p.c 

Globe  File  Co. 's  disc.  60  per  cent.  Light  T  and  strap,  dis  65  to  70  p.c 

Horse    Rasps,  Kearney  &  Foote's  dis  Heavy,  per  lb 03  3-5    0  04} 

Am  list,  50  p.c.  to  50  and  10  p.c.  Screw  hook  and  hinge- 
Horse  Rasps,  dis.  45  p.c.  Amer.Hellers         6  to  10  in.,  per  set 0  00    0  03| 

Horse  Rasps,  Spencer's,  dis.  Can.  list       12  up  "        0  CO    0  02g 

40  p.c.  Per  doz.  set 

Horse  Rasps,  Toronto  FileCo.,  50  and  Screw,  Eureka '  13    1  80 


10  p.c,  Amer.  list 

Fluting  Machines. 

Each 0  60 

Forks. 
Hay, Manure,  etc, dis. 40  to  45  p.c 
Freezers,  Ice  Cream. 


Awls. 

per  gross. 


0  65 
0  65 
0  85 
3  60 
0  45 


1  59 
1  25 
1  60 
7  3C 
1  60 


Fast  Joint,  dis.  65  &  10  to  70  and  5  p.c.    Gem,  dis,  57i  to  60  percent 


Loose  Pins,  "    65  &  10  to  70  and  5  p.c 
Berlin  Bronzed,  dis.  70.  70  and  5  per 

cent. 
Gen  Bronzed, perpair 0  40 


0  65 


8  30 


Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80 

Axes. 
box    6  ii0  12  00 


Can  Openers. 

Acme,  per  gross  9  00 

8  0q  Sardin    Scissors,  per  doz.    3  75 
Card. 

Horse,  per  doz 0  60 

Carpet  Stretchers. 

American,  per  doz 100 

Bullards  "      6  50 


Shepard's     Lightning,  dis 
and  10  p.c. 

Fruit  Presses. 

Henis',  per  doz  3  25 

Enterprise,  discount  10  p.c. 
10  00   Shepard's  Queen  City,  dis.  15  p.c 
4  50  pry  pans. 

Acme,  discount  55  to  60  per  cent 
Gauges— Mark  in  g,  Mortise,  etc. 
Stanley's,  dis. 50,  55 p.  c. 
1  50  Wire  Gauges 

....     Winn's  Nos.  26  to33,  each    165 


50   to   50 


1  00 


Gate,  Clark's 1  50 

"       Shepard's,  dis  50  to  60  p.c 
.,  no  Per  doz.  pairs 

Spring     1  35    1  40 

"    Shepard's  Samson   175    190 
Hoes. 
Garden,  Mor  ar,  etc.,  discount  40  to 
45  per  cent. 

Planter  doz 4  00    5  0« 

Hooks—  Cast  Iron 

3  en     BirdCage,    perdoz 0  50    1  it 

Clothes  Line,     "        0  27     0  63 

Harness,  "       0  72    0  88 

Hat  and  Coat,  per  gross      100    3  00 

Chandelier   perdoz 0  50    1  00 

Wrought  Iron. 
Wrought  Hooks  and  Staples.  Car. 

dis.  40  and  5  to  40and  10  per  cent. 
Wrought  Hooks  and  Staples,  Amer 
2  40     dis.  75  and  10  to  80  per  cent. 
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HARDWARE. 


Wirt. 
Hat  and  Coat, dis.  55  to  60  p.c 

Belt,  per  1,000 0  60     2  70 

Screw,  bright,  Eng..  dis.  60  per  cent. 

Horse  Nails 
Canadian,  dis.    60  to  60  and  2$  p.c. 
Horse  Shoes, 

F.O.B.  Toronto  &  Hamilton $3  80 

Snow,        "  "  ...     3  90 

F.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  Picks. 

Star, perdoz 3  00    3  25 

Kettles. 
Brass  spun,  7$  per  c.dis.  off  new  list 
Copper,  per  lb        . .     0  30    0  35 

Enamelled  Can.  50  p.c 
American,  60  and  10  to  65  and  5  p.c. 

Keys 
dock,  Can, dis  50 p.c. 
Cabinet,  Trunk,  and  Pad- 
lock,Am  per  gross 1  60     4  75 

Knobs. 


Hand,  Disston's,  dis   15  p.c. 
S.  <fe  D  ,  dis.  35  per  cent,  to  40  p.c. 
Cross.  Cut,  Disston's,  per  ft.  35  to  55 
S  *  D   dis.   35  p  c.  on  Nos  2  and  3. 

Hack,  complete,  each 75    2  75 

"       frame    only  

Saw  Sets. 
-'Lincoln''      McMillan    & 


Haynes,  per  doz 

Scales 
Canadian  List,  dis.  40 to 40  and  5p.c 

Scale  Beams. 
Canadian,  B   S.  &  M.  dis.  40  p.  c. 

Scrapers. 
Box,    perdoz  2  10 


Door,  japanned,  and  N.  P.,  85  to  3  00 
doz. 


2  20 

5  60 

1  87 

3  85 

2  75 

2  90 

4  00 

4  50 

1  20 

1  30 

2  50 
7  40 


1  50 
3  75 
5  00 

2  00 


per 
Bronze,  Berlin,  per  doz 

Bronze  Gem,         "        

Sava  "         

Shutter    porcelain,  F  & 

It   screw,  per  gross $1  30    A  00 

Knives. 
Clauss, bread  cake  andparing  knives 

$7.20  per  doz.  nett. 
Hay  Knives,  spear  point,  L  or  T  hdle 
45  per  cent.  ois. 

Lightning,  per  doz 8  40    14  00 

Heaths,  45  per  cent.  dis. 
Ladle's. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain   lined,  per  doz 
Galvanized, 
King,  wood, 
"       glass 
All  glass, 

Lines. 

Pish,    per  gross  1  05 

Chalk,         "  1  90 

Locks — Door. 

Canadian,  dis.  per  cent 

Russell  &  Erwin,  per  doz    2  90    7 

Cabinet. 
Eagle,  dis.  percent,  40  to  42$  p.c. 

Padlock. 
English  and  Am.  per  doz        50    6 
Scandinavian,  1  00    2 

Eagle,  dis.  per  cent,  15  to  17$  pc. 

Mallets. 
Tinumiths',  per  doz    1  25 

Carp't'rs',  hickory      "  125 

Lignum  Vitae,  "  3  85 

Caulking, each 160 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis     00  to  25 
per  cent.  dis. 

Home,  each 

Mincing  Knives. 

American,  per  doz   42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  percent,  65  to 
70  to  70.10  per  cert 

Nails. 
Cut  Nails(Iron) 

1.  Either  Canada  or  Amer.    Pat'n. 
Basis— 50  to  60  dy 185    190 

40dy 1  90 

30  dy 1  95 

20, 16&12  dy 2  00 

10  dy 2  05 

8  &9dy 2  10 

6&  7  dy 2  25 

2.  Amer.  Pattern  Only 

from  4  to  5  dy  ..     2  35 
3dy.  (lath) 2  85 

3.  Canada  Pattern  Only 

from  4  to  5  dy  ..     2  35 

3  dy.  (lath) 2  75 

3  dy.  A.P.  Fine     3  45 
Cut  Nails  i  steel)  Add  10c.  to  the  prices 

in  list  for  iron  nails. 
Wire  Nails,    75,    1  i  and  5  per  cent  ; 
3  per  cent,  cash  delivered  in  lots 
'   of  10  kegs  or  more. 
Brads  &  Moulding  Nails,    75, 10  and 
5  per  cent   from  new  list. 
Nail  Pullers. 

German  &  American 1  85    3  50 

Nail  Sets. 


Foot 

Screens. 
Window,  patent,  perdoz 

Door,  per  doz 

Screw  Drivers. 

Sargent's,  perdoz 

Screws. 
Wood.F.  H.,  Iron,  and  Steel 
cent.,  dis. 


Oilers. 
Medary's  Galvan.  Iron 

Oil    Can,    with    Pump, 

per  doz 19  50 

Zinc  and   Tin,  dis.   50,  50  and  10. 

Copper, per  doz 125    3  50 

Brass,  " l  50    3  50 

Malleablu,  dis   hb  per  ot. 

Pails. 
Galvanized,  perdoz  2  25    3  30 

Pencils. 

Dixon's,  per  gross 100    4  25 

Carpenter 2  25    3  60 

Picks 

Pjrdoz 6  00     9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent     American  dis.57$ 
Wood,  fancy  Canadian, or  American 

35  to  37$  per  cent. 
Bailey's(StailR  &  L.Co.)42J  to45p.c 
2  75    3  25     Miscellaneous,  dis.  15tol7$  per  cent     Wood    R.H.      "        75  per  cent.  dis. 
6  00    9  00     Bailey'sVictor, dis.  15  to  17$  percent  "      F.  H.  Brass77$       "  " 

8  75  10  00  Plane  Irons.  ''      R.  H  72i       " 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.  dis 

37$,  40  p    c. 
Button's  Imitation,   per 

doz 5  oo    9  00 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  and  10  p.  c. 
Poppers. 


Trunk  Tacks,  dis.   57$  per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  62^4   p 
Cigar  Box  Nails,  rUs.  45  per  cent 
Shoe  Finders 'TaoKS,£0  per  cent. 
75    Shoe  Nails,  Hungarian  Nails,  etc., 37} 
per  cent. 

Tape  Lines. 


3  50    4  50 

10  75 

65    4  00 
80  per 


Diamond    Point  wood    screw   nails 
bright,  dis.  77}  and  20  per  cent 


Corn,  square,  per  doz 135     2  00 

Pruning  Shears. 
Perdoz 4  00 

Pulleys 

Hothouse,  perdoz 

Axle 

Screw  

Awning 

Pumps. 


55 


5  50 

1  00 
33 

1  00 

2  50 


Bench,  wood,  per  doz 3  25 

Bench  iron  per  doz 4  25     5  7E 

Scythes 
Discount  40  to  45  per  cent. 
Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis. 75  per  ceuc 
B.  &  W.  N.  P  ,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
^Etna,  dis.  75  @  to  75  and  10  percent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"        N.P,,  70  per  cent. 
Clauss,  Full  nickel,  60  p.c.  off 

11      Japanned  handles,  67$  p.c.  off. 
Sheaves 


3  50    English,  assskin  perdoz.  $2  75  $5  5o 
English  Pat.  Leather  ....    5  50    9  75 

p,c      Chesterman  s,      each   0  90    2  85 

steel, each  .    0  80    8  00 
Thermometers. 
Tin  case  &  dairy, dis. 75p.c 

Thimbles. 

Asbestos,  filled,  per  doz.,  35  to  40  p  c. 

Ties. 

Cow, perdoz 1    v    2  50 

Tinner's  Tools. 
P.S.&W.,netlist. 
Canadian  15  to  35  per  cent  dis. 

Tinware. 
S tamped, dis.  Assn list, 70, and  12  J  per 
cent,   to  70   and  25  p.c.  on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "        "  " 

Transom  Lifters 
Payson's,  $2.60  to  $5.00  per  doz. 

Traps 
Game, Newhouse,  dis  33$  p.c.  to  35  p.c 
Game.H  &N.,P.  S.  &  W.  or  Steel,  60 
and  10  to  67$  per  cent. 

Mouse,  per  doz  0  35    1  50 

Rat  "        2  00    4  5n 

Trowels. 
Disston's,  discount  10  p.c. 
German,  per  doz   4  75 


t> 


1  00     1  85 

9  00  15  00 

72 

....     1  00 

11 
2  50 

2 
2  75 

3 
3J 

3$ 
3| 

1  15 

1   35 

1  35 

1  60 

2  3C 

2  45 

1  80 

2  25 

Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz 

"  tinned, 

Tin  Rim, 

"  black, 

Snaps 
Harness,  Garman,  dis.  35  per  cent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  J  or  Vt  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Per  lb 0  28     0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves. 

Wood,  English  1  80    5  00 

Iron,  American  135    2  35 

Spoons  and  Forks. 
TeaSpoons  pergross    7  50 


21  00 
30  00 
24  00 


12  00 

30  00 


1  95 

2  00 

2  05 

2  10 

2  15 

2  30 

2  40 

2  90 

2  40 

2  80 

3  50 

pergross 
3  38    4  00 


Square,  round  and  octa- 
gon   

Diamond 12  00  15  00 

Netting. 
Poultry,  65  to  63  and  5  per  cent. 

Oil. 
Canada  Refined  Oil  (Toronto)  14       15 

Carbon  Safety     "     0  17    0  18 

Canada  WW.     "      0  20    0  22 

American  W.W."     0  25 

S  R.  Seal  per  gal  0  63    0  65 


Rumsey  or  Canadian  Cistern  57$  to     Sliding  Door,  per  set    ...        77    140 

60  per  cent. 
Pitcher  Spout,  65  to  67$  p.c 
Canadian  Cistern  60  to  62$  p.  c.from 

factory. 
Canadian  Pitcher  Spout  67$  to  70  p.  c. 
from  factory. 

Punches 

Saddler's,     perdoz 

Conductors'        "       

Tinner's  solid,  per  set.. . 
'         hollow,  perinch 
Putty 

Bladder,  per  100  lbs 

Tins,  lbs  

Rail. 

Barn  Door,  per  foot 

Sliding  Door,        "       

Lanes,  3f  to  4c.  ft. 

Rakes. 

Cast  Steel  and  Malleable  Canadian 

list  dis.  40  to  45  percent. 

Razors. 

Boker's,  perdoz    7  50  1100 

Wade  &  Butcher's      "         3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  1  25    3  60 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent   cash  30  days. 
Copper  Rivets,  dis.  50  percent. 
Iron  "  "    55  and  10  p.c. 

Tinned  and  Black  Rivets,  55  &  10  p.c. 
Burrs,  Iron,  50  and  10 
Terms,  4  mos.  or  3  p.c.  cash  30  days 
Rivet  Sets. 
Canadian  dis.  30,  35  per  c. 

Rope         Per  lb. 

Sisal.    Manilla. 

7-16  in.  and  larger 7j        yj 

&,  5-16,  %  in g        1U 

Cotton,  per  lb 18       20 

New  Zealand 8$         9 

Russia  Deep  Sea,  perlb..       12j      13$ 

Jute    "     ...       06}      07$ 

Rules. 
Boxwood,  dis.  80  to  80  &  10  p.c. 
I  vory,  dis  37$  to  40  per  cent 

Sad  Irons. 

Mrs.   Potts,  per  set       75        80 

"  N    P.         '  1  00    1  05 

Sad  Heaters. 

Dome, Shepard's, per  doz    4  75    5  00 

Sand  and  Emery  Paier. 
B.&  A.,  sand,  40  and  5to  45  per  cent. 

Emery,  per  quire 55        90 

Sash  Cord 

Perlb 22        50 

Sash  Locks. 


9  00 

Brade's        "        00  10  50 

D   &  S.,  discount  35  p.c. 
Triers. 

Butter,  perdoz 6  25  9  00 

Twines 

Bag,  Russian,  per  lb 0  00  021 

Wrapp'g.mottl'd.pr.pack    0  50  0  60 

"         cotton,  per  lb..    0  17  0  18 

Mattress,  per  lb    0  33  0  45 

Staging        "         0  27  0  36 

Broom          "          < 0  30  0  5l> 

Binding,  Common  Sense-    ....  6$ 

"          Blue  ribbon 0    8 

"          Red  cap 0    7 

Sterling   0  6} 

Prison    08 


On  prison   made    twine   freight  is 

repaid  t~ 

ntario. 


Dessert 

Table       "      .... 

D'essertForks... 

Medium      "      •■•         " 

Table 

Squares 

Iron,   perdoz   165    2  90 

Steel,  dis.  80  and  5  to  80  and  7J4  p.c 


prepaid  to   any   railway  station 
Ontario. 

Vises. 

Hand, perdoz 4  00    6  00 

Bench,  parallel,  each 2  00    4  50$ 

Coach,  each  6  00    7  OP 

Peter  Wright's,  per  lb 0  12    0  13 

Pipe.eacb 5  50    9  00 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 

Perdoz    4  0"    8  50 

Washers  "Iron,"  40  per  cent. ,4  mos. 
or  3  per  cent. 

Well  Wheels. 
Amer. , perdoz,  8,10  &  12  in.    3  38    6  00 

Wire. 
Brass  Wire,  16  to  25  wire  gauge,  18  to 
24c.  lb. 

(I  °0  Copper  Wire,  17$  p.  c.  dis. 

ab  °°  Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
[In  lots  of  1,000  lbs.,  annealed  oiled, 
and  annealed  and  galvanized.freight 


Try  and  bevel,  dis.  50  to  52$  percent    W*U  ^e  prepaid.] 


Staples. 
Fence,  galvanized,  per  lb  3$ 

Wrought  Iron,    dis.  80  to  80  &  5  p.  c. 
Stocks   and   Dies,  Amer.    dis.  25  p.c. 

Stove   Polish,   (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz 175 

No  1,  Stove  Paste,  per  gross 9  00 

•'2       "  "         "        "      .... 

Stone. 

Washita,  perlb 0  25 

Hindostan,  per  lb 0  06 

"  Slips,  per  lb 

Labrador,    perlb 

•'         Axe,    "         

Turkey  '       

Arkansas  "       

Water-of-Ayr    "      

Scythe,  per  gross 3  50 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc 
Leather  Carpet,  35  per  cent. 


4  80 

50 

07 

9 

0  13 

0  15 

0  50 

1  50 
0  10 

5  00 


Triumph  and  Morris,  dis  37$,  40per    Cut,  Carpet  Blued,  gimp,  60  per  cent 


cent 

Kempshell's  dis.  40,  62$  per  cent. 
Canadian,  dis.   45,  50  p.  c 
Sash   Weignts. 

Sectional,  perlb ij 

Saws. 
Crosscut,      McMillan      & 

Haynes,  per  ft  0  10    0  70 

"Empire"     EcMillan     & 

Haynes,  perdoz  750 


tinned,  dis.  70  per  cent. 
Swedes'  iron,  blued  ortinned,  dis.  50 

per  cent. 
Upholsterers"  dis.  50  per  cent. 
Copper  Nails, dis.  62$  per  cent. 

"       Tacks,  45  per  cent. 
Clout  Nails,  dis.  60  to  67$  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  60  to  65  per  cent. 


Bright,  Coppered  steel  and  spring  20 
per  cent  f.o.b.  Montreal,  Toronto  or 
Hamilton. 

Broom  Wire  5J  to  6Jc.  per  lb. 

Clothes  Line  Wiie,  19  gauge,  per  doz 
coils 3  95 

Wire  Fencing. 
Galv.  2  barb, 2$  &  5  in.  apart 
"4      "    4  &  6  "       " 
"    Plain  twist,  all  deld 
"    Steel  thorn  and  rib- 
bon  

"  Lock  Barb,'' 4  point   

Ditto  Glidden  2  point  

Galvanized    Barb,     "Ly- 
man," 2  to  4  points '. . 

Steel  staples  

Terms,  60  days  or  2  percent,  in  30 
days.  M 

Wire  Cloth 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.lOOsq.ft    185    190 

Wrenches. 
Acme,  35  to  37$  per  cent. 
Agricultural,  70  and  10  to  75  p.c. 
Standard,  dis.  60, 60  &  lOp.c. 
Coe's  Gen'ne,  dis.  3  2$  to  35  p.  c  dis. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    ..     2  00    3 

S.,  perdoz 5  80    7    0 

G.  &K.'s  Pipe    "      6  00 

Burrell's    "      eac_, 3  40 

Pocket,  perdoz 125    2  00 


}•» 

3} 

3$ 

3« 

4J 

5 

*\ 
4$ 

4$ 
3$ 

Half  Priee 


i^^^^^^^^^^^^^^^^^^^^^??5§g5§^5§?5§g^g?^5^S^3^!^J^5^5^S^^ 


The  original  selling  price  of  "Ideas  for  Hardware 
Merchants'    was  $1.00  ;  the  price  now  is 


And  Only  handled  by  ourselves.       We  bought  out  the  publishers 
at  a  bargain,  hence  the  exceedingly  low  price. 


"  There  is  a  tide  in  the  affairs  of  men 
Which  taken  at  the  flood  leads  on  to  fortune 
Omitted,  all  the  voyage  of  their  life 
Is  bound  in  shallows  and  in  miseries." 


This  is  the  opportunity  of  your  life.  Will  you  grasp  fortune  as 
she  rapidly  glides  past  you  and  within  reach  ?  We  have  only  a 
limited  number  of  copies  and  they  are  rapidly  going.  Mailed  on 
receipt  of  price,  postage  prepaid. 


THE  J.  B.  McLEAN  PUBLISHING  CO. 

10  Front  Street  East,  TORONTO,  ONT. 


A.  ALLAN,  Pres. 


J.  O.  GRAVEL,  Sec.-Treas. 
F.  SCHOLES,  Man.  Director. 


THE  (AlWAN  ROBBER  (O'V 

Of  Montreal  and  Toronto. 
CAPITAL,       -       -       $2,000,000. 


MANUFACTURERS    OF 


First  Quality  Rubber 
Boots  and  Shoes,  Supe- 
rior Quality  Rubber  Belt- 
ings, including  The  For- 
syth (Boston  Belting  Co.) 
Seamless  Rubber  Belt- 
ing. For  which  we  are  Sole 
Agents  and   Manufacturers  in  Canada. 

We  hold  the  Patent  and  Eight  to  Manufacture 
in  Canada. 

THE  PATENT  PROCESS  SEAMLESS  TUBE  HOSE 

We  Make  all  Our  Hose  by  this  Process. 

ASK  1HE  MEBCHUT  YOU  DEAL  WITH  FDR  IT  AND  TAKE  NO  OTHER. 

Rubber  Packings,  Valves,  Gaskets,  etc. 

Head  Office  and  Factory,  Montreal.         J.  J.  McGILL,  Man. 

WESTERN   BRANCH  ■ 

Cor.  Front  and  Yonge  Streets,  TORONTO. 
J.   H.  WALKER,  Manager. 


WE  WANT  TO  HEAR. 

5W 


WHEN  YOU  NEED 


RUBBER  HOSE. 


OUR  BRANDS 


'Maltese  Cross,"  "Extra  Quality,"  (Black  or  Whife), 

"Kinkproof,"  (Wire  Bound),    "Antimony,"  (Red), 
"Lion,"  "King,"  "Leader,"  "Fairy,"  (Cotton). 

The  Gutta  Pergha  &  Robber  Mfg.  Co. 

61-63  FRONT  ST.  W.,  TORONTO.     OF  TORONTO,  ltd. 


JUST 

ONE 

POINTER 


Brandram  Bros.  &  Co. 


ROTHERHITHE,  LONDON,  ENG. 


^ 


sJ»"»M4r 


/"1IVEN  you  through  reading  a  single 
copy   of  The  Hardware  Mer- 
chant would  net  you  at  the  very  least 
$2.    Wouldn't  it? 


B.  B. 

GENUINE 


'«p 


Manufacturers  of 

The 

Celehrated 

Brand 


'<P 


Fifty-two  copies,  or  one  year, 
should  net  you  $104.  Did  it 
ever  strike  you  in  this  way 
before  ? 


A  RE  you  giving  us  credit  for  making 
you  a  return  of  $104  on  a  $2 
investment  ?  Did  you  ever  figure  out 
what  you  saved  or  made  by  a  pointer 
taken  from  The  Hardware?  Please 
do  so  and  credit  us  up  with  it 


*         B.  B. 

NO.  ONE 

WHITE  LEAD       B.  B.      WHITE  LEAD 

White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


For  samples  and  information  apply  to 


AND  SUBSCRIBE 


HENDERSON  &  POTTS 


Nova  Scotia  Paint  Works, 


Halifax,  N.S. 


VOL.  VI. 


TORONTO,  SEPTEMBER  22,  1894. 


No.  38. 


MAGNOLIA  METAL 


IN    USE    BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST   ANTI-FRICTION   METAL    FOR 

High-Speed  Engine,    Dynamo,    Rolling-Mill,   Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL   CO., 


London  Office :  75  Queen  Victoria  St. 
Chicago  Office  :        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortland  Street.  NEW  YORK. 


Manilla  .  .  . 
Hardware  Manilla 
Leather  Manilla 
Brown  Wrapping 


PAPER 
FOR  THE 
HARDWARE 
TRADE 


ETC.,    ETC. 


™  E.  B.  EDDY 


(0. 


Hull,  Montreal,  Toronto, 
Quebec,  Hamilton,  Kingston, 
St.  John,  Halifax,  Winnipeg, 
Victoria,  St.  Johns,  Nfld. 


MORGAN  &  WRIGHT 


A  complete 
Assortment 
Always  kept 
In  stock. 


Also  Inner  Tubes, 
Valves,    Valve 
Stems,  Plungers, 
Pumps,  Cement,  etc. 


RICE  LEWIS  &  SON 

LIMITED 

Cor.  King  and  Victoria  Streets  .    .     .    TORONTO 


BOOTH'S 


OLAD 


SPECIFY    AND   TAKE   NO   OTHERS. 


The  Toronto  Steel  Clad  Bath  and  Metal  Co. 

LIMITED. 

123    QUEEN    STREET    EAST 

TORONTO       CANADA 


"  Perfection  "  Inside  Seam 

ELBOWS. 

Strongest 
Handsomest 
Best 

16 

Different 
Kinds 


Standard  Patent  Stove  Pipe, 

Stove  Boards,    Coal  Hods.* 

Order  All  Fall  Lines  Early. 


Kemp  Manufacturing  Go. 

TORONTO,   ONT. 


. .  HARDWARE . . 

A    PRACTICAL   JOURNAL    FOR   THE    WROUGHT,    CAST,    STAHPED, 
SHEET  AND  SPUN   METAL   TRADES. 


Published  Weekly. 


$2.00  a  Year. 


Vol.   VI. 


TORONTO  AND  MONTREAL,  SEPTEMBER  22,   1894 


No.  38 


j  B.  Mclean. 

President. 


HUGH  C.  McLEAN. 

Sec.-Treas 


THE  J.  B.  McLEAN  PUBLISHING  COMPANY, 

FINE  MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 

HEAD  OFFICE  :  .  .  10  Front  St.  E. 

MONTREAL  OFFICE  :         -  146  St.  James  St. 

E.  Desbarats,  Manager. 

NEW  YORK  OFFICE  :     Room  41,  Times  Building, 

Roy  V.  Somervllle,  Manager. 

EUROPEAN  BRANCH  : 

Canadian  Government  Offices, 

I  7  Victoria  St.,  London,  S.W. 
R.   Hargreaves,  Manager. 
John  Cameron,  General  Subscription  Agent. 


THE   CANAL  CONVENTION. 

THE    canal    convention  in    session    in 
Toronto    this    week  is    an    important 
event   in  the  agitation  obtaining  for 
deepening  canals. 

The  objects  of  the  convention  are  not 
local  to  Toronto,  to  Ontario,  or  the  Do- 
minion :  They  are  international.  And  it  is 
this  fact  that  gives  the  convention  its 
greatest   importance. 

Beneficial  are  bound  to  be  the  results  that 
will  accrue  from  the  gathering.  The  fact 
that  there  are  present  as  delegates  the 
greatest  engineers  in  both  Canada  and  the 
United  States  who  are  specialists  in  canal 
construction,  warrants  this  conclusion. 

If  the  deepening  of  the  canals  on  the  St. 
Lawrence  system  of  navigation  to  twenty  or 
more  feet  is  to  be  made  an  international 
undertaking,  quite  a  different  phase  is  put 
upon  the  matter  than  were  Canada  to  under- 
take it  alone.  Hardware  has  maintained, 
and  is  of  the  same  opinion  still,  that  for 
Canada  to  undertake  the  work  alone  is  more 
than  she  can  afford  to  do  at  present  with 
our  already  large  debt. 

,  No  one  questions  the  advantage  that  a 
twenty  foot  route  would  bestow  ;  and  again 
there  is  no  question  regarding  the  necessity 
of  the  Dominion  Government  completing 
with  all  possible  expedition  the  work  of 
deepening  the  canals  on  the  St.  Lawrence 
rivers  to  a  uniform  depth  of  fourteen  feet. 
This  accomplished  many  of  the  craft  that  are 
now  compelled  to  break  bulk  at   Kingston 


would  be  able  to  reach  the  side  of  the  big 
Atlantic  steamers  that  ascend  the  St.  Law- 
rence to  Montreal. 

It  is  to  this  latter  task  that  we  should  ap- 
ply ourselves  just  now.  The  greater  under- 
taking we  must  defer  to  a  more  convenient 
season,  unless  of  course  our  cousins  to  the 
south  of  us  want  to  take  a  hand  in  the  job. 
Then,  we  say,  go  ahead. 

But  whatever  the  future  may  bring  forth, 
the  deliberations  of  this  week  in  Toronto  is 
sure  to  help  us  in  doing  the  best  possible 
thing  we  can  do  in  the  premises. 


THE   MONTREAL  JUTE   SEIZURES. 

THE  Canada  Jute  Company,  the  Con- 
sumers' Cordage  Company  and  the 
Dominion  Bag  Company,  of  Mont- 
real, were  last  week  the  object  of  domiciliary 
visits  from  the  officers  of  the  Customs  De- 
partment at  that  port  on  the  allegation  that 
they  had  fraudulently  evaded  the  Customs 
law.  The  news  occasioned  considerable 
surprise  when  it  was  made  public,  and  after 
developments  have  made  it  evident  that  the 
Customs  officials  acted  under  misapprehen- 
sion in  the  matter,  and  that  there  was  no 
warrant  at  all  for  any  seizure  at  all  of  goods 
in  the  possession  of  either  of  the  three  con- 
cerns in  question. 

The  acting  collector  of  the  port  was,  it 
seems,  under  the  impression  that  for  the 
past  six  years  the  firms  in  question  had 
been  evading  the  law  with  regard  to  the 
importation  of  raw  jute  material,  for  Mr. 
O'Hara  made  the  demand  that  they  should 
produce  and  hand  over  all  invoices  and 
statements  of  all  goods  imported  and  en- 
tered by  them  in  the  time  mentioned.  This, 
it  need  not  be  explained,  would  have  in- 
volved many  hundreds  of  thousands  of 
dollars  worth  of  goods,  a»well  as  practically 
stopping  the  work  in  the  manufactories  in 
question. 

Speaking  of  the  matter  to  Hardware,  a 
leading  importer  said  that  this  method  the 
Customs    people   had  of   stepping   in   and 


seizing  goods  in  a  warehouse  without  stating 
definitely  what  the  accused  firm  are  charged 
with,  is  h'ghly  iniquitous,  and  ought  to  be 
stopped  once  and  for  all.  He  was  very  glad, 
therefore,  that  the  Controller  had  stepped 
into  the  breach,  and  gave  the  over-zealous 
officials  a  necessary  check.  It  was  certainly 
curious  to  him  that  if  there  was  a  properly 
qualified  staff  of  appraisers,  three  big  firms 
could  go  on  six  years  evading  the  Customs 
law  without  discovery. 

The  course  taken  by  the  acting  collector 
in  the  matter  certainly  cast  a  reflection  on 
that  department,  which,  if  he  was  a  member 
of  the  appraisers'  board,  he  should  labor 
under  without  denial  or  rebuttal  of  some 
kind.  Besides  all  this,  to  import  goods  and 
pass  them  through  the  Customs  at  an  im- 
proper rate  of  duty  was  in  itself  no  warrant 
for  the  seizure  of  the  merchandise  and  the 
infliction  of  fines,  etc.,  provided  in  the  case 
of  fraudulent  entries. 

The  irregularity  frequently  rested  with  the 
department,  for  an  appraiser  frequently  and 
unavoidably  made  a  mistake  in  the  inter- 
pretation of  the  tariff  or  in  the  classification 
of  goods  that  in  all  justice  the  importer 
should  not  be  held  responsible  for.  In  the 
cases  under  consideration  the  appraisers 
had  access  to  every  consignment  and  had 
never  raised  a  question  as  to  the  legality  of 
the  entries,  and  the  goods  had  in  the  six 
years  been  officially  recognized  as  coming 
within  the  specified  terms  of  the  clauses  of 
the  tariff  governing  euch  goods.  It  was 
certainly  extraordinary,  as  he  had  said,  that 
without  definite  statement  of  allegation,  with 
no  previous  enquiry  that  should  press 
such  action,  three  of  the  most  reputable 
manufacturing  concerns  in  the  Dominion 
should  have  such  an  imputation  cast  upon 
their  good  name. 

The  officials  in  the  case  needed  a  hauling 
over  the  coals,  and  though  the  public  have 
been  kept  dark  it  is  pretty  betting  that  the 
talking  to  they  received  from  the  head  of  the 
department  was  a  sharp  one,  though  for 
reasons  this  is  kept  a  departmental  secret 
and  the  matter  has  been  glossed  over. 


HARDWARE 


STEEL   SHOE  MAKERS   ORGANIZE. 

AN  association  has  been  formed  by 
the  makers  of  steel  horseshoes  in 
Canada. 

The  organization  was  consummated  last 
week,  and  its  members  are  the  Montreal 
Rolling  Mills  Co.,  Pillow,  Hersey  &  Co., 
and  Peck,  Benny  &  Co.,  all  of  Montreal. 

Until  within  less  than  two  months  ago, 
the  Montreal  Rolling  Mills  Co.  was  the 
only  maker  of  steel  horseshoes  in  Canada. 
In  August  last,  however,  Peck,  Benny  & 
Co.  and  Pillow,  Hersey  &  Co.  launched  out 
in  this  branch  of  manufacturing,  and  the 
association  just  formed  is  the  result. 

Prices  have  been  fixed  as  follows  :  Nos. 
o.  i  and  2,  $5.75  per  keg  of  ioo  lbs  ;  Nos. 
3,  d  and  5,  $5  per  keg  of  100  lbs.;  assorted, 
Nos.  o  to  5,  $5.50  per  keg  of  100  lbs. 
Terms,  4  months  or  3  per  cent,  off  cash 
30  days,  f.o.b.  Montreal. 

The  Montreal  Rolling  Mills  Company, 
which  have  hitherto  been  the  sole  makers 
of  the  toe  weight  steel  hnrse  shoe,  still  re- 
tains that  right. 


fresh  motive  power  and  set  the  wheels  of 
the  industrial  machine  revolving  as  they 
have  not  revolved  for  some  time. 

And  unless  we  positively  refuse  to  enter- 
tain them,  better  times  can  hardly  be  kept 
from  our  door. 

The  careful  buying  which  has  character- 
ized merchants  and  manufacturers  for  some 
time  ;  the  closer  scrutiny  of  accounts  and 
shorter  credits  that  have  developed,  and  the 
general  tendency  obtaining  of  doing  busi- 
ness on  more*  businesslike  principles,  has 
purged  the  commercial  body  politic  of  many 
impurities  and  left  it  in  good  condition  to 
reap  the  advantages  accompanying  a  revival 
of  trade. 

In  a  word,  like  an  athlete,  the  business 
men  of  the  country  have  been  well  trained. 
From  this  out  they  should  give  a  good  ac- 
count of  themselves. 

Now  that  the  tide  has  turned,  take  ad- 
vantage of  it.  Do  not  allow  yourself  to 
drift  aimlessly  with  it.  Get  up  and  hustle. 
Be  live,  be  energetic,  plan  and  scheme  for 
business,  and  thus  hasten  along  the  good 
times. 


Daniel  &  Robertson,  of  St.  John,  N.B., 
make  short  interviews  with  canvassers  who 
work  fake  advertising  schemes.  "  When 
we  were  young  and  verdant,  and  thought 
we  knew  it  all,"  said  Mr.  Robertson  to 
Hardware,  "  we  went  into  hotel  regis- 
ters, circulars,  posters,  write-ups  and  simi- 
lar things.  Many  of  them  were  nice  in 
theory,  but  we  could  get  no  results. 

"Then  we  tried  newspaper  advertising. 
That  paid  u=,  and  we  have  used  it  ever 
since.  For  our  country  trade  we  have  used 
calendars,  not  as  an  advertising  ventue, 
but  as  a  souvenir.  They  are  getting  com- 
mon, and  we  are  not  using  them  now.  We 
may  possibly,  however,  adopt  something 
new  in  this  line.  I  am  looking  into  the 
matter  now,  but  we  will  not  charge  the  ex- 
penditure to  advertising  account." 


STILL  STICK  TO  BUSINESS  RULES.      D0ES    FAKE   ADVERTISING   PAY? 

WHILE  better  times  are  dawning,  it  is 
well,  in  the  exuberance  of  realizing 
this,  not  to  de  eit  the  cautious  policy  ' 
which  has  for  some  years   been    gradually 
developing. 

Judicious  buying,  careful  discrimination 
of  accounts,  short  terms  of  credit,  are  prin- 
ciples which  need  to  be  closely  followed, 
however  good  business  may  be.  In  fact, 
good  times  cannot  long  obtain  after  these 
fail  to  exist. 

Bad  crops  may  bring  depression,  but  it 
is  carelessness  in  buying  and  recklessness 
in  credits  that  are  the  most  potent  causes 
of  failure. 

The  man  who  has  exerted  all  his  strength 
in  useless  exertion  on  the  plains  below  is 
not  equal  to  the  task  of  climbing  to  the 
top  of  the  rugged  mountain  ;  nor  is  the 
merchant  able  to  survive  the  periods  of 
depression  when  they  come  round  if  during  INJURING  gT>  LAWRENCE  R0UTE. 
the  good  times  he  has  neglected  to  observe 

the  ordinary  rules  laid  down  for  the  govern-       '  l  -HE  controversy   that  is  going  on  be- 
ment  of  business.  tween  the  Allans  and    Mr.    Huddart 

■ 1      the    promoter   of    the    fast    Atlantic 

service,  will  benefit  nei  ther  of  the  parties  to  it 
One  thing,  however,   it   will   do  :    It  will 
tend  to  injure  the  St.  Lawrence  route  with 
the  timid  and  the  ignorant. 

To  ascribe  that  route  dangerous  is  to  per- 
petrate a  libel  thereon. 

The  route  is  not  dangerous.  Its  freedom 
from  calamitous  accidents  is  an  evidence 
of  this  ;  and  the  placing  of  a  newer  and 
faster  type  of  steamships  on  the  route,  with 
the  capacity  to  travel  a  few  miles  an  hour 
more,  is  not  going  to  sufficiently  increase 
the  liability  to  accident  to  make  its  serious 
consideration  worth  while. 

The  steamers  built  with  the  power  to 
travel  fast  are  built  with  the   power  to  con- 


THE  GOOD  TIMES  ARE  COMING. 

TRADE  is  reviving.  There  is  no  doubt 
about  it.  It  is  in  evidence  every 
where.  The  farmer,  the  retailer,  the 
wholesaler,  the  manufacturer,  all  are  ex- 
periencing the  fact. 

At  no  time  was  trade  stagnant  in  Canada. 
It  was  quiet  for  some  months  :  In  the  first 
place  because  of  the  financial  crisis  in  the 
United  States  and  the  general  depression 
the  world  over,  and  in  the  second  place  be- 
cause of  our  own  tariff  revision. 

The  influences  which  proved  a  drag  on  the 
trade  of  the  Dominion  have  loosened  their 
grip,  while  the  good  crops  has  engendered 


trol  themselves  readily,  while  every  day  or 
hour  saved  in  crossing  the  Atlantic  means 
the  lessening  of  the  vessel's  liability  to  be 
caught  in  storms  or  in  fogs. 

The  opinion  of  the  people  of  this  country 
may  be  divided  regarding  the  wisdom  of 
Canada  subsidizing  a  fast  steamship  service 
at  the  moment,  but  if  the  loyalty  of  Canada 
is  judged  rightly,  there  are  no  two  opinions  ■ 
regarding  the  folly  of  belittling  the  St.  Law- 
rence route. 

The  Allans  and  Mr.  Huddart  may  fight' 
until  doomsday  regarding  their  respective 
merits  for  veracity,  but  Canada  does  urge  that 
they  keep  off  her  grass  plot. 


IMPROVED  STORE  FITTINGS. 

PLATE  glass  cabinets  are  the  coming 
style  for  store  interiors,  or  rather  they 
are  now  the  fashion.  No  merchant, 
whether  wholesale  or  retail,  building  a  new 
place  or  refitting  an  old  one,  should  com- 
plete his  plans  until  he  has  first  examined 
and  found  how  far  these  cabinets  can  be 
adopted  A  number  of  stores  in  Canada 
are  already  using  them  to  a  limited  extent, 
a  result  of  a  suggestion  made  in  these  col- 
umns some  months  ago.  The  only  com- 
pletely fitted  store  in  this  respect  we  have 
yet  seen  is  a  wholesale  and  retail  hat  and 
cap  establishment  in  St.  John,  N.  B.  No 
doubt  there  are  others,  but  we  have  not  yet 
seen  them.  The  whole  side  of  this  place  is 
laid  out  in  compartments  about  three  feet 
wide  by  a  height  of  about  70  inches.  These 
stand  on  a  ledge  or  side  counter  about  three 
feet  from  the  floor.  Beneath  this  counter 
are  drawers  or  shelves,  or  the  space  may  be 
left  open  for  boxes,  cases  or  something  of 
that  sort.  The  compartments  may  vary 
from  6  to  18  inches  in  depth,  and  are  fitted 
with  adjustable  shelves  or  racks.  They 
have  false  backs  painted  white  to  reflect  the 
contents.  These  wooden  backs  are  used  in- 
stead of  the  partition  walls  of  the  store 
so  that  the  sash  weights  may  drop  behind 
them  —  between  them  and  the  wall. 
Each  compartment  has  a  bevelled  plate 
glass  front  fit  ed  into  a  sliding  sash. 
It  is  balanced  by  two  weights  attached  to 
the  sides  in  the  usual  way,  but  instead 
of  running  alongside,  the  ropes  or  chains  are 
carried  over  the  top  of  the  cab'net  and  down 
behind  the  false  backs.  No  display  space 
is  thus  wasted,  and  the  weights  are  hid  from 
view  entirely.  In  the  St.  John  store  the 
sashes  are  34  J£  inches  from  centre  to  centre, 
and  66  inches  in  height.  There  is  only  a 
half  inch  between  each  sash,  and  the  wood- 
work is  all  half  inch  stuff,  the  object  being 
to  have  as  much  glass  front  as  possib'e.  The 
wood  is  thoroughly  seasoned  polished  hard- 
wood ;  the  fitting  must  be  done  with  great 
care.  The  sashes  must  run  up  and  down 
smoothly,  and  at  the  same  time  every  part 
must  fit  so  close  that  dust  and  flies  cannot 
work  their  way  in,  for  after  all,  this  is  the 
great  object  to  be  gained  by  this  arrangement. 


HARDWARE 


ALUMINUM  AND  ITS  PROPERTIES. 

ALUMINUM  is  now  advancing  rapidly 
to  the  front  as  a  useful  metal,  and, 
,  with  its  receding  price,  promises  to 
soon  come  into  general  use  in  many  manu- 
facture? where  its  peculiar  properties  make 
it  a  most  desirable  alloy,  or  its  beauty  and 
lightness  give  it  a  favorable  precedence, 
writes  G.  D.  Hiscox,  in  Metal  Worker.  It 
is  now  on  sale  by  the  silver  and  fancy  goods 
trades  for  table  ware,  drinking  cups,  trays, 
wire  basket  work,  bric-a  brae  and  jewellery; 
is  used  in  cab,  carriage  and  harness  trim- 
mings, race  horse  shoes  and  the  more  sub- 
stantial structure  of  voyaging  boats. 

The  novelty  of  a  violin  of  aluminum  has 
been  exhibited  before  the  American  Associa- 
tion for  the  Advancement  of  Science.  Its 
sonorous  qualities  have  recommended  it  for 
sounding  boards  of  pianos  and  other  musi- 
cal instruments  ;  it  not  being  affected  by 
moisture,  its  tonic  cendition  is  uniform. 

Its  lightness  makes  it  a  valuable  contribu- 
tion in  lightening  the  burdens  of  surveyors 
and  engineers,  it  entering  largely  into  the 
composition  of  their  instruments.  It  is  also 
agitating  military  circles  in  Europe  and  the 
United  States  for  lightening  the  soldier's 
equipment  ;  canteens,  buckles,  cartridge 
boxes  and  gun  trimmings  of  aluminum  tend 
largely  to  lessen  the  military  load.  In  plates, 
rods  and  triangles  its  tone  is  equal  to  that  of 
steel,  but  has  a  longer  term,  ending  with  a 
reverberation  or  resonance  ;  in  bells  it  has  a 
brilliant  tone. 

By  slow  cooling  from  a  red  heat  it  be- 
comes elastic  or  springy,  and  may  thus  be 
converted  into  springs.  Cooling  quickly 
from  just  below  a  red  heat,  or  by  quenching 
in  water,  makes  it  very  soft,  analogous  to 
the  water  annealing  of  steel.  This  is  the 
best  method  of  annealing  in  working  alum- 
inum under  hammer,  rolls  or  drop  press  ; 
or  where  convenient  it  can  be  rolled,  spun 
or  hammered  at  a  temperature  of  250  to  300 
degrees  F.,  without  annealing.  It  can  be 
welded  by  electricity  like  other  metals.  Its 
malleability  ranks  next  to  gold  and  silver  ; 
it  may  be  rolled  and  drawn  to  the  thinnest 
sheets  and  wire,  spun  and  raised  in  a'l  forms 
as  easily  as  copper  ;  beaten  into  leaf  like 
gold  and  silver  for  decorative  work.  As 
leaf  only  1-40,000  inch  thick  it  is  imperm- 
eable to  light,  and  shows  no  color  like  gold 
leaf  by  transmission. 

A  singular  coincidence  in  its  comparative 
weight  and  strength  with  steel  is  in  the 
equal  length  of  a  suspended  bar  to  support 
itself  by  tension,  which  in  each  case  is  about 
23,000  feet  ;  the  sectional  areas  of  the  two 
metals  for  equal  strength  corresponding  in- 
versely with  their  relative  strength  and 
weight  per  cubic  inch  or  foot.  The  tensile 
strength  of  aluminum  in  rolled  bars  is 
26,000  pounds  per  square  inch,  and  its 
weight  163  pounds  per  cubic  foot.  Its  elas- 
tic limit  in  tension  is  14,000  pounds  per 
square  inch   of  section.     The  range  of  ex- 


pansion by  heat  is  0.0148  inch  per  100  feet 
in  length  for  each  degree  F.,  being  greater 
than  brass  and  less  than  zinc.  Its  electric 
conductivity  varies  slightly  by  the  observa- 
tion of  different  experimenters,  probably 
owing  to  variation  in  the  purity  and  density 
of  the  metal,  the  average  being  0.49  as  com- 
pared with  copper  100. 

It  is  so  slightly  attacked  by  nitric,  sul- 
phuric or  sulphurous  acid  that  it  makes  an 
excellent  metal  for  valves,  cocks,  fittings 
and  pipe  for  conveying  or  holding  these 
acids,  either  pure  or  attenuated  with  water. 
Hydrochloric  acid  and  caustic  alkali  are 
ready  solvents  of  this  metal,  while  the 
vegetable  acids  have  but  a  slow  action. 

The  shrinkage  in  casting  is  much  larger 
than  in  brass,  being  15-64  inch  per  foot  in 
length.  In  melting  it  becomes  at  first 
pasty  at  a  low  red  heat  and  finally  fluid  at 
about  1,200  degrees  F.  Black  lead  (plum- 
bago) crucibles  should  be  used  for  melting, 
although  for  small  quantities  crucibles  cut 
from  soapstone  are  good  ;  Hessian  or  sand 
crucibles  may  be  used  by  lining  them  with 
a  paste  of  plumbago  or  powdered  charcoal 
and  molasses  baked  on.  Any  quantity  up 
to  one  pound  may  be  readily  melted  in  a 
small  forge  or  coal  stove.  Common  salt  is 
the  only  flux  used,  but  not  always  needed, 
except  to  protect  scrap  melting.  Molds  for 
ingots  may  be  made  of  iron  or  soapstone, 
but  for  pattern  work  should  be  in  fine  mold- 
ing sand,  such  as  is  used  by  brass  founders, 
the  molds  to  be  partially  dried  on  the  sur- 
face after  dusting  with  ground  charcoal  and 
blowing  out  the  excess  of  dust  with  a  hand 
bellows.  Thorough  venting  of  the  mould 
and  quick  pouring  as  with  small  brass  work 
will  bring  out  sharp  castings.  Aluminum 
castings  are  now  made  by  founders  in  this 
special  line  at  reasonable  prices,  so  that 
amateurs  and  others  may  be  saved  the 
trouble  of  experimenting  to  obtain  aluminum 
castings  or  any  of  its  alloys. 

The  rolling  or  drawing  may  also  be 
avoided,  as  the  prices  of  rolled  bars,  plate, 
rods,  sheet  and  tubes  are  very  reasonable, 
and  small  quantities  may  be  purchased  as 
cheaply  and  of  better  quality  than  an  inex- 
perienced person  can  possibly  produce  the 
required  shape.  The  trade  price  for  ingots, 
as  detailed  in  metal  quotations,  ranges  from 
60  to  65  cents  per  pound,  while  the  rolled 
plates  and  sheets,  in  lots  of  5  pounds  and 
upwards,  ranges  from  90  cents  to  $3  60  per 
pound,  according  to  the  gauge  :  sample  lots, 
10  cents  to  24  cents  per  ounce  up  to  No.  24 
gauge  ;  above  No.  24  and  up  to  1-1000  inch 
thick,  30  cents  to  40  cents  per  ounce  ; 
aluminum  rods,  Y%  inch  to  1  inch,  in  lots  of 
5  pounds  and  up,  $1.20  per  pound  ;  wire, 
Nos.  6  to  26  gauge,  $1.10  to  $2.09  in  quan- 
tity or  for  samples,  per  ounce  ;  larger  than 
No.  16,  25  cents  ;  Nos.  16  te  22,  40  cents  ; 
Nos.  22  to  26,  50  cents. 

Aluminum  solder,  $2.50  per  pound,  or  25 
cents  per  ounce,  melting  at  about  500*  F.  A 
softer  and  easier  flowing  solder,  melting  at 


400"  or  less,  at  $5  per  pound.  These  solders 
can  be  used  with  an  alcohol  lamp,  or  bunsen 
burner,  for  small  work.  A  good  and  easy 
flowing  solder  may  be  made  of  an  alloy  of  5 
parts  cadmium,  2  parts  zinc,  3  parts  tin — 
melt  the  zinc  and  tin  together  and  then  add 
the  cadmium  ;  a  small  sheet  iron  ladle  can 
be  used  for  making  the  solder,  when  it  may 
be  poured  into  grooves  in  a  block  of  wood 
for  convenient  use.  This  solder  melts  at 
about  3500  F.,  needs  no  flux  and  takes  to 
aluminum  by  rubbing  with  a  stick  of  alumi- 
num, or  a  small  spun  glass  brush,  or  by 
rubbing  the  pieces  together  that  are  to  be 
soldered  after  the  solder  has  taken  on  one  of 
the  pieces.  The  price  of  cadmium  is  $1.35 
per  pound,  or  10  cents  per  ounce. 

Aluminum  alloys  with  copper  and  iron,  as 
aluminum  bronze  and  mitis  metal  have  been 
long  known  and  used.  An  alloy  of  alumi- 
num with  10  per  cent,  of  tin  makes  a  beauti- 
ful white  metal,  easily  soldered  with  tin  as  a 
solder.  An  alloy  with  10  per  cent,  of  silver 
makes  an  excellent  metal  for  table  ware, 
cheaper  than  silver,  far  less  liable  to  tarnish 
than  silver  and  more  brilliant  in  color  than 
pure  aluminum.  This  alloy  is  easily  sold- 
ered with  the  addition  of  5  per  cent,  of 
cadmium  to  a  portion  of  the  alloy. 


TREATMENT  OF  EMPLOYEES. 

Don't  employ  a  parcel  of  dull  and  stupid 
assistants,  apprentices,  porters  and  mechan- 
ics, says  an  English  exchange.  Such  are  a 
positive  curse,  and  dear  at  any  piice.  An 
uncouth,  uneducated,  untidy  lot  of  employees 
will  soon  scatter  all  one's  customers.  Em- 
ploy good  men,  and  pay  them  well ;  look 
upon  them  as  being  as  good  as  yourself ; 
treat  them  well,  and  not  like  so  many  dogs, 
as  is  too  often  the  case.  Be  affable,  agree- 
able, free,  and  natural  with  them  ;  be  in 
sympathy  with  them.  Encourage  assistants 
by  giving  them  a  commission,  say  of  five 
per  cent,  on  all  returns  above  a  certain 
amount.  This  will  encourage  them  to  push, 
in  order  to  swell  the  returns,  and  thus  secure 
for  themselves,  as  well  as  for  yourself,  a  larger 
margin  of  profit.  Give  your  porter  so  much 
per  dozen  for  all  the  repairs  he  collects  and 
all  the  orders  he  brings  in  ;  this  will  encour- 
age him  to  push  about  amongst  the  cus- 
tomers, and  it  is  astonishing  what  even  a 
porter  can  do.  By  this  means  employer  and 
employee  will  be  brought  to  work  hand  in 
hand  and  shoulder  to  shoulder.  If  you,  in  a 
practical  way,  show  that  you  have  at  heart 
the  interest  of  your  employees,  you  will  soon 
find  the  same  interest  in  your  welfare  exist- 
ing in  the  hearts  ot  your  employees.  This 
system  will  "  knock  into  a  cocked  hat "  that 
driving,  grinding,  screwing,  grumbling,  bull- 
ing, style  that  one  so  often  sees.  The  golden 
rule,  "  Do  unto  others  as  you  would  be 
done  by,"  always  pays,  and  will  bring  about 
very  happy  results  wherever  it  is  put  into 
practice. 


HARDWARE 


FURNISHED  HEADS  FOR  RENT. 

HEADS  for  rent  have  never  been  a 
rarity,  but  perhaps  are  not  so  com- 
mon now  as  of  yore,  writes  Fred. 
Woodrow,  in  Age  of  Steel.  Their  scarcity  is 
not  what  it  ought  to  be,  but  with  what  can  be 
spared  it  is  a  comfort  to  know  that  the  list 
is  being  shortened.  In  the  American  sec- 
tion of  modern  history  this  is  an  age  of 
education.  Of  arithmetic  and  syntax,  the 
map  of  the  world  and  the  mountains  of  the 
moon,  of  history,  politics  and  science,  of 
cosmic  laws  and  the  happenings  in  our  own 
country  and  the  suburbs  of  the  equator 
and  the  poles,  we  carry  more  under  our 
modern  hats  than  could  be  found  under  the 
domes  of  ancient  libraries.  We  live  in  an 
age  of  mental  activity,  in  which  all  things 
living  and  dead,  past,  present  and  to  come, 
the  biography  of  an  antediluvian  skeleton, 
the  anatomy  of  a  house  fly,  the  decimals 
that  constitute  the  filaments  of  a  dollar,  and 
the  laws  that  regulate  the  waltzes  of  the 
Atlantic,  are  as  accessible  and  common  as 
are  finger  nails  and  noses.  We  find  news- 
papers and  books  where  but  a  few  years  ago 
they  would  have  been  as  unintell'gible  as 
Sanscrt  to  the  average  man,  and  where  a 
boy  who  could  read  was  as  rare  an  article 
as  a  third  horn  or  a  fi'th  leg  on  a  calf.  What 
we  know,  what  we  are  studying  .to  know, 
and  what  we  have  forgotten,  would  pro- 
bably keep  a  steam  printing  press  in 
perpetual  motion.  Our  school  houses  are 
our  boast,  and  our  graduates,  both  in  panta- 
loons and  petticoats,  a  family  pride.  Of 
professors,  artists,  orators,  statisticians, 
clerks,  and  stenographers,  there  is  no  end. 
If  any  far-off  citizen  of  Mars,  looking  on  the 
western  hemisphere  of  its  neighboring  planet, 
should  think  that  its  population  knows  noth- 
ing, that  gentleman  in  the  distance  would 
make  a  greater  mistake  than  he  would  by 
emigration. 

It  is  said,  and  said  with  strong  justifica- 
tion, that  many  of  our  follies,  such  as  need- 
less strikes,  organized  boycotts,  our  efforts 
to  make  a  paradise  out  of  pasteboard,  and 
our  making  chopping  blocks  of  non-union 
men's  heads,  is  due  entirely  to  the  ignor- 
ance of  the  masses.  It  is,  however,  a  fact, 
that  our  gravest  dangers  and  some  of  our 
most  monumental  follies  are  chargeable  not 
so  much  to  the  empty  heads  carried  under 
hats  as  those  that  can  aptly  be  described  as 
"furnished  apartments.''  A  political  fraud, 
as  a  rule,  is  by  no  means  an  ignoramus.  An 
agitator  is  not  usually  a  man  who  cannot 
read.  A  demagogue  is  not  necessarily  illit- 
erate, nor  is  the  man  who  lays  out  the  boule- 
vards of  a  New  Jerusalem  in  Dakota  or  else- 
where a  gentleman  who  cannot  sign  or  spell 
his  name. 

The  fact  is  that  brains,  like  money,  bonds 
or  real  estate,  can  be  made  an  article  of 
commerce,  and  it  is  as  certain  a  fact  that 
they  are  so  used.  In  catching  a  fish,  it  is 
the  man  who  knows  how  to  do  it  that  can  fill 


his  bucket.  Wuh  all  our  boasted  intelli- 
gence and  our  warehouse  stock  of  graduates, 
it  is  a  question  as  to  whether  we  are  not 
running  more  into  nervous  filaments  than 
common  sense.  We  suffer  from  a  national 
itch  for  excitements,  and  when  the  blood 
boils  the  average  man  becomes  simply  a 
soup  bone.  A  politician,  with  his  eye  on  a 
Congressional  salary,  knows  just  where  to 
tickle  a  crowd  to  make  the  ballot  box  laugh 
with  a  majority.  A  jingo  can  inflame  public 
sentiment  with  imaginary  wrongs,  and  with 
fond  regard  for  a  private  friend  who  will 
make  money  out  of  gunpowder,  can  innocu- 
late  a  nation  with  war  vaccine.  A  so-called 
labor  leader  can  lead  a  hundred  thousand 
men  by  the  nose,  who,  if  they  did  their  own 
thinking,  would  never  trust  a  coach  and 
four  to  a  blind  driver.  Here  lies  one  of  our 
gravest  dangers.  We  think  too  little  and 
shout  too  much.  There  are  too  many  heads 
lo  rent,  and  some  men  would  as  soon  do 
their  own  washing  as  do  their  own  thinking. 
Personal  convictions,  based  on  sober  judg- 
ment, cannot  be  counted  by  noses.  Opinions 
are  borrowed  as  we  borrow  umbrellas,  and 
it  is  not  a  mile  from  the  tru'h  to  say  that  on 
both  sides  of  every  question  the  man  who 
thinks  for  himself  and  has  the  backbone  to 
abide  by  his  honest  convictions,  is  the  miss- 
ing man  in  an  average  crowd. 


THE  "DIAMOND"  STOVE  BACK. 

A  new  thing  on  this  market  in  the  way  of 
a  stove  back  is  being  introduced  to  the  trade 
by  M.  &  L.  Samuel,  Benjamin  &  Co.  As 
will  be  observed  from  the  accompanying 
illustrations,    it  is  named   the   "  Diamond." 


CLOSED 

The  "Diamond"  is  constructed  with  sliding 
wings,  which  can  be  made  to  conform  to  any 
kind  of  cooking  stove.  There  are  no  screws 
about  it,  and  this  is  its  most  unique  feature. 
To  adjust  the  back  is  simplicity  itself.  With 
a  light  hammer  the   plates  are  extended  to 


AIR   VELOCITY. 

ONE  of  the  first  matters  requiring  de- 
cision  in   the  design  of  a   heating 
and  ventilating   system,  says  Metal 
Worker,  is  that   of  the  permissible  velocity 
of  the  air  through  ducts,  flues  and  inlet  or 
outlet  openings.     Of  course,  much  will  de- 
pend   upon   the    character   of    the  system 
adopted.     At  all  events,  extremely  low  velo- 
cities, while  economically  the  best  as  regards 
operating   expenses,   necessitate    flues    and 
ducts  of  such   size  as  to  make   their  satis- 
factory introduction  exceedingly  difficult  in 
a  building  where   large   volumes   of  air  are 
required.     With  the  furnace  or  ordinary  in- 
direct systems,  horizontal  ducts  of  any  con- 
siderable extent  are  avoided,  and  therefore 
consideration   of   velocity  therein    becomes 
less  important.   But  with  the  blower  system, 
where  the  means  of  movement  are  positive, 
high  velocities  are   admissible,  and  notwith- 
standing the  losses  by  friction,  the  gain  in 
compactness,  the  reduction  in  first  cost  and 
the  freedom  from  the  inconvenience  of  large 
overhead  ducts   encroaching  on  head  room, 
are  sufficient  to  warrant    the    arrangement 
Thus,  velocities    running    up    to  2,000  and 
2,500  feet    per    minute,    reduced    to    about 
1,500  feet  at  the    connections  to  the   flues, 
are     very     commonly     employed.      But    a 
sufficiently  low   velocity   through   an  outlet 
register  or   screen    can    only    be    equably 
secured  over  its  entire  surface  by  maintain- 
ing  a  comparatively   slow    air    movement 
within  the  flue.     In  fact,  the  very  best   re- 
sults can  only  be  obtained    by  making  the 
area  of  flue  and  net   area   of  opening  the 
same.     In  ordinary  practice  with  the  blower 
system,  however,   where   the   flues    are    of 
reasonable  siz-^  the  velocity  within  them  will 
be  found  to  be  between  500  and  800  feet  in 
well     designed     arrangements,    while   the 
velocity   through  openings,  figured  on  net 
area  of  register  or   screen,  will  average  be- 
tween 300  and  500  feet.     Of  course  this  ap- 
plies to  wall  outlets  above  head  level.    When 
the  openings  are  so  located  as  to  deliver  the 
air  directly  against  the  persons  of  any  occu- 
pants of  the  apartment  the  velocity  must  be 
much  reduced  ;  how  much  must  depend  upon 
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the  desired  width,  and  to  nearly  the  desired 
length.  After  putting  the  back  in  place  in 
the  stove,  the  wings  are  driven  out  as  far  as 
they  will  go  behind  the  lugs  of  the  stove. 
The  "Diamond"  is  made  of  cast  iron,  and 
is  held  to  be  both  cheaper  and  better  than 
the  ordinary  stove  back.  The  cuts  show  the 
back  both  extended  and  closed. 


the  arrangement.  But  certain  it  is  that  many 
schemes  of  floor  admission  have  failed  be- 
cause of  the  comparatively  high  velocity  of 
the  air.  Unless  special  provisions  are  made 
for  deflecting  the  air  currents  the  velocity 
through  floor  openings  beneath  seats,  as  in 
a  theatre,  should  not  exceed  100  feet  per 
minute  and  had  better  be  less  if  success  is  to 
be  assured. 


HARDWARE 


PROFITABLE  CLEANLINESS. 

BY    NATHANIEL     C.    FOWLER,   JR. 

THE  regular  advertisement  in  the  regu- 
lai    newspaper  is   the  bottom  cf    all 
advertising. 
The   well-printed  circular   and  the   com- 
prehensive catalogue  have  their  place  in  the 
economy  of  advertising. 

The  poster,  the  painted  rock,  the  chromo, 
are  valuable  to  the  advertiser. 

The  advertising  that  does  not  harmonize 
with  the  business  is  worth  nothing. 

The  business  that  does  not  harmonize  with 
the  advertising  wastes  all  the  money  it 
spends  in  advertising. 

In  good  harmony  is  good  profit  and  good 
business. 

A  big  advertisement,  written  by  the  best 
advertisement  writer,  set  by  the  most  skilful 
compositor,  and  appearing  in  the  leading 
medium  or  mediums  of  business  or  place, 
will  brit  g  to  the  store  many  would-be  cus- 
tomers, but  the  advertisement  will  not  sell 
the  goods  ;  that  is  the  business  of  the  store, 
the  clerks,  and  the  quality  of  the  goods. 

Ninety  per  cent,  of  the  failures  in  adver- 
tising have  been  because  the  advertiser  ex- 
pected his  advertisements  to  do  the  selling  ; 
he  depended  upon  advertising,  unsupple- 
mented  by  proficent  salemen,  attractively 
arranged  goods,  and  conveniently  located 
place  of  business. 

The  appearance  of  a  store  has  as  much  to 
do  with  successful  business  as  has  the  adver- 
tising, the  goods,  or  the  clerks. 

A  diamond  is  a  diamond  in  any  market, 
but  place  it  in  a  box  of  sawdust,  in  a  dark 
corner  of  a  store,  and  the  would-be  pur- 
chaser, unless  he  be  an  expert  in  diamonds, 
won't  buy  it  for  less  than  75  per  cent,  dis- 
count. 

A  wagon  is  worth  its  price  anywheie,  and 
is  just  as  good  a  wagon  with  cobwebs  be- 
tween the  spokes  and  dust  on  the  cushions, 
but  you  can't  sell  it  for  its  regular  price. 

A  fly-specked  electrical  battery  will  ring 
just  as  many  bells,  but  it  won't  sell  well. 
Folks  don't  like  dirty  glass. 

A  bedstead  separated  into  its  several 
parts  is  just  as  much  of  a  bedstead,  and  any 
woman  can  put  it  together,  but  it  doesn't 
look  well  in  the  warerooms.  The  shrewd 
furniture  man  has  his  furniture  look  the  same 
in  his  store  as  it  would  in  a  house. 

Dress  goods  are  dress  goods,  and  will  wear 
just  as  well  in  the  dark  as  in  the  light,  but 
the  woman  buys  them  to  wear  in  the  light, 
and  they  must  be  shown  het  in  as  attractive 
a  way  as  they  will  look  when  properly  made 
up  and  put  en  her. 

Rusty  tools  won't  sell  for  half  their  value. 
A  little  elbow  grease   will   make  a  stove 
worth  25  percent,  more. 

A  lot  of  tobacco  pipes  mixed  up  together, 
looking  like  a  job  lot,  will  sell  for  only  half 
the  money  the  same  pipes   will  if  set  apart 


each   kind  by  itself,  and  given  show-room 
prominence. 

A  dirty  collar  is  worth  less  than  no  collar 
at  all,  and  yet  I  have  had  men's  outfitters 
hand  me  soiled  collars  from  a  box.  It's  a 
little  thing,  but  many  a  man  may  take  his 
trade  away  from  a  house  which  does  not  deal 
in  cleanliness. 

A  pair  of  shoes  that  don't  shine  may  be  of 
just  as  good  leather,  and  can  be  shined  to 
look  as  well  as  they  ever  did,  but  it  is  the 
business  of  the  shoe  retailer,  if  the  shine  is 
worn  off,  to  shine  them  before  he  shows 
them. 

A  house  is  just  as  comfortable,  and  worth 
just  as  much,  with  long  grass  on  the  lawn, 
and  two  or  three  dollars  will  cut  the  grass, 
but  the  prospective  buyer  may  take  the 
next  house. 

The  appearance  of  anything  to  be  sold 
has  as  much  to  do  with  the  sale  as  the 
actual  intrinsic  value  of  the  article  itself. 

A  dent  in  a  tomato  can,  no  matter  how 
new  the  can  may  be,  makes  it  look  like  an 
old  can. 

Oatmeal  is  just  as  wholesome  and  just  as 
clean  inside  of  a  well-sealed  package  if  the 
flies  have  been  running  over  the  package 
until  the  printed  matter  on  it  can  hardly  be 
read,  but  the  public,  whicr  will  not  think 
much  anyway,  imagines  that  the  oatmeal  is 
dirty. 

It  is  just  as  essential,  so  far  as  selling  is 
concerned,  to  have  the  package  clean  as  to 
have  the  goods  inside  clean. 

There  is  many  a  drug  store  with  a  dirty 
fountain,  and  yet  the  syrups  are  as  pure  as 
can  be,  and  the  glasses  always  bright,  but 
the  dirty  fountain  makes  people  think  that 
the  syrups  are  dirty,  that  the  glasses  are 
dirty,  that  everything  is  dirty,  and  if  the 
public  think  so  the  man  must  clean  up  his 
fountain  if  he  wants  to  sell  soda. 

You  can  wash  the  fly-specks  off  of  a  hair 
brush,  and  you  had  better  wash  them  off 
before  you  try  to  sell  it. 

Light  and  cleanliness  are  the  two  great 
essentials  to  selling. 

A  dark  store  is  never  as  profitable  as  a 
light  one. 

Daylight  is  free  to  everybody,  and  many 
a  store  can  be  made  light  by  knocking  a 
few  moie  holes  in  the  wall. 

If  the  retailer  is  so  unfortunate  that  he 
cannot  light  his  store  naturally,  let  him  light 
it  artificially. 

No  one  yet  has  failed  in  business  because 
he  spent  too  much  money  in  lighting  his 
store.     Light  doesn't  cost  a  great  deal. 

Keep  the  store  light  all  the  time,  in  dull 
times  and  in  good. 

Don't  economize  in  gas  by  turning  up  the 

lights  in   any   particular   corner   only  when 

somebody  happens  to  come  into  that  corner. 

People  are  like  flies,  they  don't  generally 

go  into  dark  places. 

Folks  are  attracted  by  light. 
Darkness  doesn't  cover  up  a   multitude  of 
business  sins. 


Folks  think  they  see  unseen  dirt  in  a  half- 
lighted  store. 

Successful  stores  are  always  light,  whether 
they  sell  perishable  articles,  dry  goods,  or 
anything  else. 

I  have  yet  to  find  a  first-class,  progressive 
and  profitable  business  run  without  plenty  of 
natural  or  artificial  illumination. 

The  man  who  keeps  a  dark  store  himself 
will  not  allow  his  wife  to  buy  anything  from 
a  similar  store. 

In  these  modern  times  it  would  seem 
absurd  to  discuss  the  common-sense  doctrine 
of  profitable  light  and  cleanliness,  and  yet 
while  everybody  knows  that  cleanliness 
should  be  a  part  of  business,  and  that  light 
should  be  everywhere,  one-half  of  the  store- 
keepers attempt  to  do  business  in  dark 
stores,  and  fully  one-half  of  this  half  do  not 
not  give  the  attention  to  business  cleanli- 
ness which  they  insist  that  their  wives 
shall  give  in  the  management  of  the  house- 
hold. 

There's  many  a  market  man  and  grocer 
who  would  discharge  his  wife,  if  he  could,  if 
she  presented  him  with  a  kitchen  or  dining- 
table  half  as  dirty  as  the  store  which  sells 
the  goods  to  supply  the  household. 

Do  not  fool  yourself  by  thinking  that  dis- 
order is  a  mark  of  genius. 

Do  not  try  to  convince  the  public  that  your 
business  is  so  solid  that  you  can  do  as  you 
please. 

There  never  was  a  man  free  to  do  as  he 
pleased.  You  have  got  to  do  as  others  want 
you  to,  or  do  no  business. 

A  dirty,  ragged  clerk  can  sell  goods,  but  a 
well-dressed  clerk,  who  isn't  a  dude,  can  sell 
more. 

A  poor  but  well-brushed  suit  of  clothes, 
with  a  clean  collar  snd  a  pair  of  polished 
shoes,  on  a  clerk  have  almost  as  much  to  do 
with  the  selling  quality  of  that  clerk  as  has 
the  ability  of  the  clerk. 

Do  not  make  the  mistake  that  some  store- 
keepers do,  of  having  the  front  of  the  store 
light,  bright,  clean,  and  attractive,  and  the 
back  of  the  store  like  the  inside  of  a  cave. 

Cleanliness  costs  little. 

Shoe  blacking  and  clean  collars  are  inex- 
pensive. 

Dusters  and  brooms  don't  wear  out  very 
rapidly. 

Soap  is  cheap,  and  water  costs  nothing. 

Sunlight  is  free,  and  artificial  light  doesn't 
cost  much. 

But  even  if  they  cost  a  great  deal,  it  is 
better  to  put  out  more  money  and  do  more 
business  thr.n  to  cut  expenses  and  do  less 
business. 

Some  folks  believe  that  in  economy  is  the 
success  of  business,  that  what  you  save  is 
as  important  as  what  you  earn — and  they 
are  right.  But  the  successful  business  man, 
in  not  forgetting  to  save,  figures  that  what 
he  makes  has  as  much  to  do  with  his  success 
as  what  he  saves. 

It  is  better  to  put  out  $1,000  and  take  in 
$2,000  than  put  out  $500  and  take  in  $1,000. 

Everybody  knows  that  profit  is  the  differ- 
ence between  expenditure  and  receipt,  and 
yet  fully  one-half  of  the  business  men  make 
more  effort  to  cut  down  expenses  than  to 
increase  business. 


HARDWARE 


I.  X.  L.  GLASS  CUTTERS. 

The  accompanying  cuts  are  illustrations 
of  the  I.  X.  L.  glass  cutters  which  M.  &  L. 
Samuel,  Benjamin  &  Co.  are  undertaking  to 
handle.  These  goods  are  highly  spoken  of. 
The  handles  are  made  of  rosewood,  highly 
polished,  the  metal  shank  is  nicely  finished, 
and  the  cutter  wheels  are  selected  with  great 
care,  the  whole  making  a  neat  and  practical 


space  forward  of  the  stern  post,  available 
for  a  screw.  Even  if  space  were  reserved 
here,  it  would  admit  of  only  a  small  pro- 
peller, too  small  in  area  to  be  effective  at 
slow  speed  and  liable  to  get  entangled  in 
weeds,  nor  would  there  be  what  is  termed  a 
"  run  aft,"  to  allow  a  flow  of  water  to  supply 
the  place  of  the  water  driven  astern  by  the 
thrust  of  the  screw.     If  a  boat   were  well 
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too!.     The    glass    cutters   are  put  up  one 
dozen  in  a  box,  as  represented  in  the  cut. 

The  I.  X.  L.  No.  1  glass  cutters  are,  with 
out  exception,  the  bsst  tools  of  their  kind 
ever  offered  to  the  public. 


PROPELLERS  ON  CANAL  BOATS. 

AT  the  meeting  of  the  Institute  of  Me- 
chanical Engineers,  at  Manchester, 
Eng.,  on  August  1st,  Henry  Bar- 
croft  read  a  paper  descriptive  of  twin-screw 
propellers  with  adjustable  immersion  fitted 
on  canal  boats.  He  said  that  such  boats 
were  usually  made  as  full  in  every  dimension 
as  possible,  the  limit  being  the  size  of  the 
canal  locks  to  be  passed  through  ;  so  that 
there  was  no  space  at  the  sides  or  stern  for 
paddle  or    stern    wheels,    nor  was  there  a 


proportioned  for  carrying  a  large  and  pay- 
ing load,  the  action  of  the  common  pro- 
peller would  in  proportion  be  prejudiced, 
and  instead  of  the  massive  boat  going 
forward  the  power  would  be  wasted  in  driv- 
ing a  small  current  of  water  astern  at  a 
more  or  less  considerable  velocity.  In  en- 
deavoring to  solve  this  problem  in  naviga- 
tion successfully  it  was  necessary  that  any 
mechanical  means  employed  should  be  ap- 
plicable to  almost  any  existing  boat  without 
structural  alteration,  that  the  propeller 
should  not  interfere  with  the  passage  through 
locks  and  under  bridges,  that  the  carrying 
power  of  the  boat  should  not  be  lessened, 
that  the  action  of  the  propeller  should  not  be 
prejudicially  affected  by  weeds,  and  that  no 
wash  should  originate  sufficient  to  act  pre- 


judicially upon  the  banks  of  the  canal.  For 
the  purpose  of  attaching  any  kind  of  propel- 
ling machinery,  these  considerations  ex- 
cluded every  part  of  the  boat  except  the 
space  at  each  side  of  the  rudder.  A  number 
of  boats  working  on  Irish  rivers  and  canals 
and  on  Lough  Neagh  had  been  fitted  with 
propellers  which  were  never  wholly  sub- 
merged, and  which  were  raised  and  lowered 
readily,  so  as  to  regulate  the  immersion  and 
thus  secure  the  utmost  efficiency.  It  was  a 
peculiarity  of  these  partially  submerged  pro- 
pellers that  they  had  little  or  no  influence 
upon  the  steering  of  vessels.  If  desired,  the 
whole  propelling  apparatus  could  be  made 
portable,  and  be  readily  moved  from  one 
boat  to  another. 


BLAST  FURNACES  IN  THE  STATES. 

The  number  of  iron  furnaces  in  blast  on 
September  1  was  two  more  than  were  in 
blast  August  1,  1893,  and  shows  the  blow- 
ing in  of  thirty-six  furnaces  last  month.  The 
number  in  blast  declined  steadily  from  255, 
April  1,  1893,  t0  "4,  October  1.  Thereafter 
there  was  a  constant  increase  till  the  coal 
and  coke  strikes  of  last  spring,  and  as  soon 
as  the  men  returned  to  work  the  increase 
was  resumed.  The  number  September  1 
was  almost  double  that  of  June  1,  when  the 
strikes  had  so  paralyzed  the  iron  trade  that 
only  88  furnaces  were  in  blast.  The  latest 
news  from  the  Lake  Supenorore  region  shows 
that  the  mines  of  the  Minnesota  Iron  Com- 
pany, two  of  which  only  began  work  in  Aug- 
ust,shipped  992,50010ns  of  ore  up  to  Septem- 
ber 1.  From  the  Gogebic  range  there  was 
shipped  about  1,230,000,  and  from  the  Meno- 
minee range  1,800,000  tons.  The  Lake 
Superior  Consolidated,  the  Olive  Franklin 
and  Hale  shipped  in  the  aggregate  consider- 
ably over  800,000  tons.  The  Biwabik  had 
at  last  begun  shipping,  and  with  steam 
shovels  at  work  on  both  sides  the  shipments 
for  the  season  would  not  fall  much  below 
the  300,000  tons  for  the  season  that  was 
originally  estimated,  although  shipment  did 
not  begin  nearly  so  early  as  was  originally 
expected.  Ashland  is  shipping  ore  at  a 
tremendous  rate,  and  the  St.  Clair  mine,  the 
latest  opening  of  the  Mesaba  group,  had 
just  begun  shipping.  It  is  altogether  prob- 
able that  the  price  of  iron  ore  will  permit 
further  reductions  in  the  price  of  pig  iron 
another  season. — N.Y.  Journal  of  Commerce. 

Works:  St.  Helens,  England 
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HARNESSING  THE  OCEAN. 

A  stupendous  scheme  has  recently  been 
seriously  suggested  for  the  utilization  in 
British  waters  of  the  energy  of  ocean  cur- 
rents for  the  purpose  of  distribution  of  power 
and  light  by  means  of  electricity  to  centres 
of  population  at  distances  up  to  hundreds  of 
miles  from  the  source.  This  is  nothing  less 
than  the  proposition  to  dam  the  Irish  chan- 
nel at  the  Mull  of  Cantire,  where  the  dis- 
tance between  the  Scotch  and  Irish  shores 
is  only  fifteen  miles,  and  where  the  energy 
of  the  current  from  the  north  is,  so  far  as 
human  requirements  go,  infinite — that  is, 
would  have  to  be  expressed  in  scores  of  mil- 
lions of  horse  power.  That  this  proposition 
is  being  regarded  with  some  degree  of  seri- 
ousness may  be  gathered  from  the  fact  that 
a  series  of  hydrographic  surveys  of  the 
bottom  of  the  channel  has  been  made  and 
charts  prepared  of  the  coasts  and  of  the 
highlands  on  both  sides  from  which  mater- 
ials might  be  conveniently  got  for  building 
the  dam.  The  report  of  an  engineer  de- 
tailed for  the  purpose  is  to  the  effect  that 
there  are  no  engineering  difficulties  in  the 
way  ;  by    which    is  meant   that,   given   the 


means  to  proceed,  it  is  a  possible  thing  to 
do,  and  is,  compared,  for  instance,  with  the 
erection  of  the  Brooklyn  bridge,  a  piece  of 
work  requiring  merely  enough  brute  force. — 
Popular  Science  Monthly. 


the  first  stage  of  manufacture  to  the  last," 
said  a  representative,  "  and  the  increasing 
demand  is  the  best  proof  that  the  object  in 
view  has  been  attained. 


THE  "  KEEN  "  RAZOR. 

M.  &  L.  Samuel,  Benjamin  &  Co.  are 
showing  a  full  line  of  cutlery,  carvers  in 
cases,  razors,  etc.,  from  the  leading  manu- 
facturers. The  "  Keen "  hollow  ground 
razor,  a  cut  of  which  is  given,  is   one  of  the 


"  Keen  as  is  this  Razor's  edge  invisible." 

—  Love's  Labors  Lost. 

many  lines  being  handled  by  them.  The 
"  Keen  "  can  be  had  from  Samuel,  Benjamin 
&  Co.,  in  the  regular  square  end.  This  razor 
is  hand-forged  from  special  extra  quality 
steel,  and  is  manufactured  by  George  Butler 
&  Co.,  Sheffield,  Eng.,  who  guarantee  each 
razor.     "  The    greatest   care  is    taken  from 


TEA  AND   HARDWARE. 

The  tea  trade  is  ful!  of  mysteries  to  the 
outsider.  A  dealer  in  Liverpool,  who  has 
about  60  branches,  has  laid  in  a  stock  of 
ironmongery,  crockery,  china,  etc.,  to  give 
away  as  bonus  with  so  many  pounds  of  tea. 
He  makes  a  show  on  the  pavement  outside 
his  shop  of  galvanized  iron  buckets,  etc. 
The  bonus  is  at  the  rate  of  8d.  and  is.  on 
2s.  tea,  is.  on  2s.  4d.  tea,  and  8d.  on  2s.  6d. 
tea.  Purchasers  of  %.  lb.  of  2s.  tea  receive 
a  tea  pot.  The  value  of  a  frying  pan  or  a 
bucket  in  Bohea  is  not  stated.  Another 
firm,  in  London  road,  give  away  a  large  tin 
trunk  with  5  lbs.  of  tea,  and  smaller  trunks 
with  smaller  quantities  of  the  leaf.  They 
even  give  away  carpets  and  other  house- 
furnishing  requisites  at  so  many  pounds  of 
tea  per  yard  or  per  article.  "If  this  goes 
on  ironmongers  and  others  will  have  to  sell 
tea  in  self-defence,"  remarks  an  English 
hardware  paper. 


We  are  Now  Importing  .... 


PLATE  GLASS 


Sanderson  Pearcy  k  Co. 


In  all  sizes,  and  can  offer 
at  low  prices 


130  to   140  Bay  Street 


Toronto 
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HARDWARE 


FISHING    TACKLE. 

A  WESTERN  retailer  thus  writes  Iron 
Age  in  regard  to  the  desirability  of 
fishing  tackle  being  handled  by  hard- 
ware merchants,  and  at  the  same  time  refers 
to  some  of  the  features  of  this  class  of  trade  : 

I  am  sui prised  that  so  few  retail  hardware 
dealers  make  a  push  on  fishing  tackle. 
There  is  a  disposition  to  leave  this  branch  to 
the  gunsmith,  but  in  my  opinion  it  is  a  great 
mistake. 

The  time  was,  and  not  so  very  long  ago, 
when  an  ordinary  stock  of  tackle  for  a  retail 
store  consisted  of  a  few  cheap  lines,  a  few 
boxes  of  common  hooks,  some  sinkers  and 
floats.  A  bill  that  ran  up  to  $5  was  a  very 
good  one. 

But  the  growth  of  the  idea  of  summer 
vacations  and  the  greater  interest  taken  in 
all  outdoor  recreations  have  led  to  the  in- 
crease of  fishing  to  a  wonderful  degree,  and 
has  made  tackle  an  important  item. 

Twenty-five  years  ago  the  man  with  a 
jointed  rod  was  a  rarity,  now  the  very  small- 
est boy  has  to  have  one.  The  angle  worm 
of  our  boyhood  has  given  way  to  the  min- 
now and  fly  and  to  all  manner  and  kinds  of 
artificial  baits.  Nothing  in  hooks  used  to  be 
known  but  a  Limerick,  but  now  the  young 
fellow  talks  about  Carlisle,  Sproat  and  Cin- 
cinnati bass  hooks  with  the  same  air  that 
he  discussed  the  best  brand  of  chewing 
gum. 

Prices  in  what  used  to  be  luxuries  (rods 
and  reels)  have  dropped  down  faster  than 
almost  any  item  in  our  lire.  The  factories 
sell  a  three-piece  ash  rod  for  75  cents  per 
dozen.  The  result  of  this  has  been  to  about 
kill  cur  trade  in  Japanese  and  Calcutta 
bamboo  poles.  We  buy  a  plain  reel  at  60 
cents  per  dozen.  None  of  us  imagined  ten 
years  ago  that  we  would  see  prices  touch 
these  figures — a  jointed  rod  and  reel  to  cost 
us  11  cents. 

Lines  have  dropped  in  proportion,  so  that 
we  can  sell  a  braided  line  for  a  nickel. 

In  the  matter  of  artificial  baits  prices  are 
also  phenomenally  low.  We  buy  a  good 
plated  spoon  hook  with  fly  at  5  cents.  Rub- 
ber minnows  are  down  to  22  cents. 

Now,  with. these  low  costs,  and  the  spirit 
among  men  and  boys  to  have  good  tackle, 
there  is  no  hing  in  a  hardware  store  that  will 
better  pay  for  the  work  put  into  it  than  this 
line. 

The  person  who  is  going  fishing  wants  to 
catch  some  fish.  He  knows  that  fish  are 
creatures  of  whim  and  fancy.  What  they 
eagerly  bit  at  yesterday  they  will  not  touch 
tomorrow.  Consequently  it  is  comparatively 
easy  to  coax  a  man  who  is  going  fishing 
into  trying  a  wider  variety  of  baits  than  he 
intended,  and  it  will  be  still  easier  to  do 
this  the  next  time  he  calls,  far  he  will  see 
others  catching  more  fish  than  he  succeeds 
in  capturing,  and  ten  chances  to  one  he 
gives  all  the  credit  to  the  particular  hook  or 
bait  they  used. 


It  is  a  pleasant  business.  It  is  at  its  best 
in  the  hot  summer  months  when  other 
branches  are  dull.  The  fishermen  of  the 
tow.i  include  the  very  nicest  people  there 
and  they  are  pleasant  customers  to  trade 
with.  Above  and  beyond  this  is  the  fact 
that  it  pays,  and  pays  handsomely. 

If  stock  is  carried  over  it  is  just  as  salable 
a  year  from  now,  and  the  judicious  buyer 
will  remember  that  it  is  easy  to  replenish, 
and  need  not  invest  very  heavily  at  the 
start.  The  tra.de  belongs  to  the  hardware 
line.  If  you  are  not  "  in  it  "  you  are  making 
a  mistake. 


MILL  LIFE  OF  FIFTY  YEARS  AGO. 

TO-DAY  Miss  Matilda  Davis,  of  this 
city,  begins  her  51st  year  as  a  weaver. 
Her  reminiscences  of  mill  life  and 
labor,  as  told  to  a  Globe  reporter,  proved 
both  interesting  and  amusing. 

M  iss  Davis  was  born  in  Woodstock,  Maine, 
in  1830,  and  began  to  "  paddle  her  own 
canoe"  when  she  was  only  13  years  old. 
She  did  housework  for  a  while,  earning  50c. 
a  week.  Soon  tiring  of  this,  she  entered  a 
mill  in  her  native  town  as  a  spooler  girl. 
For  this  work  she  received  60c.  a  week  and 
her  board.  At  the  end  of  a  year  she  went 
to  Dedham,  in  this  state,  to  learn  the  art  of 
weaving,  and  for  50  years  she  has  followed 
this  trade. 

During  this  time  she  has  had  only  such 
vacations  as  ill-health  or  shut  downs  have 
compelled  her  to  take.  These  50  years  of 
labor  have  been  spent  in  Dedham,  Newbury- 
port,  Lewiston,  Maine  and  Lawrence— the 
greater  part  of  the  time  in  the  latter  city  and 
in  the  Pacific  mill. 

"  When  I  look  back,"  she  remarked, "  to  the 
early  days  of  my  work,  the  long  hours,  the 
poor  pay  and  rude  conveniences  of  the  mills, 
together  with  the  rough  corporation  houses 
we  were  compelled  to  live  in,  I  have  no  fault 
to  find  with  the  present  condition  of  affairs 
regarding  mill  life  and  labor. 

"When  I  first  began  to  work  in  Dedhain 
we  were  paid  off  once  in  three  months,  and 
considered  ourselves  very  fortunate  girls 
when  we  made  $2.50  a  week.  Many  of  the 
mills  had  no  regular  pay  day,  the  operatives 
going  to  the  counting  room  when  they 
wished  lor  a  little  money,  and  their  accounts 
would  thus  run  along,  oftentimes  for  a  whole 
year. 

"The  girls  did  not  pay  their  own  board 
but  it  was  collected  by  the  boarding  mis- 
tress at  the  mill  counting  room. 

"The  corporation  boarding  houses  of  those 
times  bore  little  resemblance  to  the  com- 
paratively comfortable  ones  of  to-day.  The 
food  which  was  furnished  us  was  poor  in 
quality  and  scarce  in  quantity.  The  bill  of 
fare  never  varied.  Our  breakfast  consisted 
of  fried  potatoes,  biscuits,  and  doughnuts. 
We  had  good  butter,  when    we  had   butter, 


which  was  not  often,  'oleo,'  and  like   com- 
pounds not  being  discovered. 

"The  coffee  was  sweetened  with  molasses, 
and  the  milk  boiled  in  with  it,  to  save  putting 
milk  and  pitchers  on  the  table.  One  day  in 
every  week  we  had  bread  and  milk  for  din- 
ner, and  on  the  other  days  some  kind  of 
meat  was  given  us.  The  suppers  differed 
little  from  the  morning  meals.  Oilcloth 
covered  the  tables.  No  teaspoons  or  tum- 
blers were  ever  seen,  for  you  know,"  with  a 
smile,  "teaspoons  couldbe  stolenandglasses 
broken. 

"  Chairs  were  considered  an  unnecessary 
luxury,  and  benches  were  therefore  furnished 
for  both  dining  and  sitting  rooms.  Carpets 
were  unknown  to  us  ;  even  the  floors  of  the 
boarding  mistress'  private  apartments  were 
bare,  like  our  own. 

"  At  10  o'clock  we  were  supposed  to  be  in 
our  beds  with  all  lights  out.  At  9.45  a  bell 
was  rung  to  remind  us  of  the  rule,  and  in  15 
minutes  the  master  of  the  house  started  on 
a  tour  of  investigation  to  see  that  the  regula- 
tion was  obeyed.  If  the  watchman  on  the 
street  saw  any  lights  burning  after  that 
hour  in  the  boarding  house  he  would  call 
up  the  master,  and  together  they  would  bring 
the  offender  to  book. 

"  '  What  sort  of  recreation  did  we  have  ?', 
Well,  you  see,  after  working  14  hours  a  day 
we  didn't  think  much  about  recreation, 
though  we  did  sometimes  attend  a  singing 
school,  which  was  our  chief  form  of  amuse- 
ment. Once  a  year  a  circus  came  to  town, 
a  little  one  horse  show.  Circus  day  was  the 
great  event  of  the  year  to  us  mill  girls,  sur- 
passing in  its  manifold  attractions  even 
Independence  Day.  We  had  few  holidays, 
and  Christmas  was  not  then  kept  as  it  isnow. 
The  mill  officials  and  townspeople  didn't 
like  to  have  the  circus  come.  They  com- 
plained that  it  took  too  much  money  out  of 
the  town. 

"  Most  of  thegirls  did  their  own  sewing,  so 
you  can  see  we  had  very  little  spare  time." 

Miss  Davis  came  to  Lawrence  before  the 
fall  of  the  Pemberton  Mill,  and  has  very 
vivid  recollections  of  that  horrifying  calam- 
ity. In  spite  of  the  many  years  of  what 
most  people  would  consider  hard  and  dis- 
agreeable work,  she  is  a  decided  optimist, 
and  takes  a  most  cheerful  view  of  things 
in  general  and  the  present  hard  times  in 
particular.  She  says  she  has  worked 
through  many  a  period  of  business  depres- 
sion and  has  always  noticed  that  times  were 
enough  better  afterwards  to  make  up  for  all 
losses. 
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HARDWARE 


CRESCENT  DAMPERS 

Patented  in  U.S.  and  Canada,  1893. 

Has  all  the  advantages  of  a  high  priced  Stove  Pipe  Damper,  at  low 
cost.  LIGHT  FOR  FREIGHT.  Being  made  of  sheet  steel  will 
not  break,  and  being  double  will  not  warp.  Spring  keeps  damper  at 
any  angle  set  in  pipe. 

Manufactured  by 

Thos.  Davidson  &  Co. 

MONTREAL. 


WILL  MASSEY  GO? 

THE  Massey-Harns  Agricultural  Imple- 
ment Co.  is  talking  of  going  to  the 
United  States.  To  a  reporter  of  a 
Chicago  paper  H.  A.  Massey  said  :  "  We 
use  little  lumber  in  our  manufactured 
articles,  the  principal  material  used  being 
steel,  pig  iron,  bar  iron,  and  nails.  Mc- 
Cormick,  of  Chicago,  and  the  Deering  Co. 
also  can  get  a  ton  of  pig  iron  for  $9,  while 
it  costs  us  $16.50  a  ton — and  this  though 
we  buy  our  iron  from  the  same  company. 
This  is  because  of  the  Canadian  high  tariff. 
Similarly  with  steel,  bar  iron,  nails,  etc.  The 
difference  between  the  Canadian  duty  and 
the  new  American  duty  is  very  great,  being  at 
least  50  per  cent,  higher  in  Canada.    Just  as 


$9  is  to  $16  50,  so  is  our  ability  to  compete 
with  American  manufacturers  in  the  foreign 
markets,  so  long  as  we  remain  in  Canada. 
We  had,  I  repeat,  either  to  withdraw  from 
the  foreign  markets  or  go  to  the  United 
States — and  we  intend  to  go  to  the  United 
States.  That  new  Democratic  tariff  of  yours 
will  benefit  your  country  immensely.  By 
freeing  raw  materials  it  will  cheapen  the 
cost  of  manufactured  articles  both  to  manu- 
facturer and  consumer.  It  will  draw  to  your 
side  manufacturing  concerns  from  Canada 
who  want  a  wider  market  and  an  opportun- 
ity to  manufacture  goods  cheaper  and  more 
profitably.  It  is  that  new  tariff  bill  which 
has  attracted  us  to  your  shores." 

The  Rapid  City  (Man.)  Reporter  says  the 
Massey-Harns  Company  have  decided  to 
close  their  agency  at  that  point. 


LUMBER  ON  THE  COAST. 

B.  C.  Commercial  Journal :  The  only 
feature  of  note  is  the  charter  of  the  British 
ship  Lismore,  1,589  tons,  Capt.  Ferguson, 
from  Hastings  mills  to  Buenos  Ayres,  for 
which  the  rate  is  said  to  be  78s.  6d.  This 
is  the  first  charter  that  has  been  made  for 
that  port  for  a  long  time  and  the  fact  that  the 
Argentine  Republic  is  again  a  customer  of 
British  Columbia  lumber,  is  looked  upon  as 
a  sign  of  the  turn  in  the  tide  of  trade  which 
all  authorities  agree  upon  must  revive  in  the 
course  of  a  few  years.  No  one  can  par- 
ticularly name  the  time  when  there  will  be 
a  general  revival  of  the  foreign  lumber 
trade.  But  when  public  confidence  is  re- 
stored there  will  be  a  gradual  and  general 
improvement  in  all  parts  of  the  world. 


OXFORD  warm  A.R  FURNACES 


TRIED  and  TESTED.       NEVER    HAS   ONE    FAILED. 


FOR  COAL 


ARE  THE  MOST  MODERN  FURNACES  IN  THE  MARKET 

Coal  Furnaces . ,     Wood  Furnaces , . 


FOR  WOOD. 


Have  Heavy  Sectional  Fire  Pot. 
Extra  Heavy  Base  and  Ash  Pit. 
Rotating  Bar  Dumping  and 
Anti-Clinker  Grate.  Remov- 
able Grate  Frame.  Large  Com- 
bustion Chamber.  Heavy  Steel 
Plate  Radiator  with  Cast-iron 
Top  and  Bottom. 


Have  Ash  Pit  Section  of  Extra 
Heavy  Corrugated  Iron.  Heavy 
Grate  especially  adapted  for 
Wood  Burning.  Double  Steel 
Radiator  (of  original  construc- 
tion) and  Steel  Fire  Box  Dome 
which  heat  quicker  than  Cast 
Iron. 


GAS  AND  DUST  TIGHT. 

^OAL  FURNACES  MADE  IN  6  SIZES. 

WARRANTED  THE   BEST   IN   CANADA. 


Cyclone  Steel  Radiator. 
WOOD  FURNACES  IN  3  SIZES. 


SEND    FOR    CATALOGUE    AND    TESTIMONIAL    BOOK. 


MANUFACTURED    BY 


THE  GURNEY  FOUNDRY  CO.,  no.,  T 


ORONTO 
ONT. 


THE  GURNEY-MASSEY  CO.,  ltd.,  M 


ONTREAL 
QUE. 
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HARDWARE 


TRADE  CHAT. 

ON  October  i  the  Burlington  Glass 
Works  will  open  for  the  season,  and 
quite  a  number  of  men  now  idle 
will  be  employed.  Rather  unpleasant  news 
greeted  the  employes  of  the  Hamilton  Glass 
Factory  on  Saturday,  when  it  was  announced 
that  that  branch  would  not  start  at  present. 
It  will  likely  start  operations  about  Christ- 
mas. 

The  Toronto  dealers  in  coal  have  reduced 
prices  to  $5  per  ton. 

McCormick's  planing  mill  at  Winnipeg 
was  totally  destroyed  by  fire  Wednesday 
night.     Loss  $10,000. 

Anthracite  coal  now  sells  in  Winnipeg  at 
$7.50  per  ton,  which  is  a  reduction  of  $3 
from  last  year's  price. 

Business  men  of  New  York  city,  who  em- 
ploy 20,000  boys,  have  determined  to  give 
the  preference  to  boys  who  do  not  smoke 
cigarettes. 

James  Mann,  merchant,  of  Emb'O.died 
on  Monday  night,  aged  sixty  yeirs.  De- 
ceased was  unmarried  and  left  an  estate 
valued  at  $100,000. 

The  by-law  gran'ing  $2,500  to  the  Water 
Power  Co.  for  es'ablishiny  the  wooden  ware 
factory  was  passed  by  the  Richmond  rate- 
payers unanimously. 

New  post-offices  were  oremd  in  Ontario 
on  September  1  as  fo'lows  :  Gertrude,  East 
Simcoe  ;  Inglis  Falls,  North  Grey  ;  Kintyre, 
West  Elgin  -  Rock  Hill,  Muskoka 

The  Hamilton,  Grimsby  and  Beamsville 
electric  railway  will  likely  be  pushed  on  to 
Beamsville  this  fall.  I;  is  said  it  will  also 
be  built  to  the  beach  next  summer. 

The  matter  was  referred  to  a  committee 
consisting  of  R.  L.  Torrance,  A.  Woodyatt, 
J.  Crowe,  T.  Gowdy,  A.  W.  Alexander,  L. 
Goldie,  W.  H.  Stubbs,  M.  W.  Burr,  and  C. 
Klcepfer. 

Application  is  made  in  the  Manitoba  Ga 
zette  for  a  charter  tor  the  Assiniboine  Lum- 
ber Co.,  which  will  carry  on  business  in  the 
city  of  Brandon,  wilh  a  capital  stock  of  $100,- 
000,  in  $1,000  shares. 

It  is  announced  that  the  stock  of  the 
Brockville  wringer  works  has  passed  into 
the  hands  of  the  James  Smart  Manufactur- 
ing Company,  and  will  hereafter  be  conduc- 
ted as  part  of  their  business. 

Shipments  of  coal  this  year,  says  the 
Trades  Journal,  will  probably  reach  2,100, 
000  tons.  Of  this  Cape  Breton's  contribu- 
tion will  be  1,220,000  ;  Cumberland's,  480, 
000,  and  Pictou's  should  be  400,000. 

Albert  E.  Hamilton,  for  some  time  fore- 
man with  McMurtry  &  Co.,  has  entered  in 
business  on  his  own  account,  and  is  pre- 
pared to  take  contracts  for  furnace  and  gal- 
vanized iron  work. — Journal,  St.  Thomas. 

A  branch  of  the  Retail  Merchants'  Pro- 
tective Association  of  Rochester  was  organ- 
ized in   Simcoe   the   other   evening.     Wm. 


Sutton  was  elected  president,  and  Geo.  Kil- 
patrick  secretary.  Nearly  all  the  business 
men  of  Simcoe  are  members. 

The  Calgary  Irrigation  Co.  have  filed  the 
necessary  plans  with  the  Interior  Depart- 
ment and  will  make  application  for  the 
right  to  divert  sufficient  water  from  the 
Elbow  river  to  irrigate  lands  amounting  to 
45,000  acres. 

The  following  companies  are  gazetted  in 
British  Columbia  :  The  Provincial  Mining 
and  Bridge  Co.,  and  the  British  Columbia 
Logging  Co.,  with  head  offices  at  Van- 
couver. The  Scott  Mining  and  the  Colum- 
bia Mining  Co.,  of  Seattle,  have  been  regis- 
tered here. 

Keys'  hardware  store,  Weston,  was  broken 
into  and  goods  to  the  amount  of  $20  or  $30 
taken  the  other  night.  This  is  the  second 
burghry  inside  of  a  month,  the  other  being 
the  boot  and  shoe  store  owned  by  D. 
Maguire,  where  over  $60  worth  of  goods  was 
secured. 

A  meeting  of  the  creditors  of  Hirst  Bros, 
was  held  at  Nanaimo  on  the  8th  inst.  Settle- 
ments will  be  made  in  fu'l,  the  creditors  giv- 
ing an  extension  of  the  time  for  payment. 
James  Hirst  will  carry  on  the  business  under 
the  name  of  James  &  George  Hirst,  the 
former  firm  retiring. 

Edmonton  is  the  an're  of  the  fur  trade  ; 
there  is  gathered  the  furs  from  the  Mac- 
kenzie, Peace,  and  Athabasca  rivers,  Lac  la 
Biche,  Jasper  Pass,  and  even  British  Colum- 
bia. About  $250,000  worth  of  furs  have  al- 
ready been  marketed  there  this  year,  and 
large  shipments  are  reported  on  the  way. 

The  Chatham  Manufacturing  Company 
received  an  order  for  more  than  $6,000  worth 
of  ship  plank  for  the  Dry  Dock  and  Wreck- 
ing Company,  of  Collingwood.  The  ship 
plank  is  to  go  into  a  magnificent  steamer 
that  is  to  ply  between  Collingwood  and  Sault 
Ste.  Marie.  The  order  will  go  within  the 
next  thirty  days. 

The  Hungarian  Metal  Worker  says  that 
an  extraordinary  tough  luting  for  pipes 
which  have  to  stand  pressure  is  made  by 
mixing  five  parts  of  Paris  white,  five  of 
ocher,  ten  of  litharge,  five  of  red  lead  and 
four  of  black  oxide  of  manganese,  very 
thoroughly  together,  and  then  adding  a  little 
asbestos  and  boiling  oil. 

The  London  Daily  News  of  Wednesday 
last  said  that  the  announcement  has  been 
made  by  a  wealthy  American  iron  and  steel 
manufacturer,  who  is  now  in  this  country, 
that  he,  with  a  number  of  others,  is  about  to 
begin  the  manufacture  of  tin  plate  in  the 
United  States  on  a  scale  that  will  very 
largely  add  to  the  American  output. 

E.  S.  Piper,  the  railway  supplies  manu- 
facturer, of  Toronto,  spent  the  greater  part 
of  a  day  or  two  ago  exhibiting  to  the  officials 
of  the  Canadian  Pacific  a  working  model  he 
has  made  for  the  new  bridge  it  is  proposed 
to  build  at  the  Sault.     It  is  so  arranged  that 


one  man  can  work  it  on  its  pivot,  put  up 
the  danger  signals  and  place  torpedoes  on 
the  track  with  one  movement  of  the  lever. — 
Gazette,  Montreal. 

The  total  receipts  for  the  Industrial  Ex- 
hibition amounted  to  $68,937.95,  as  against 
$71,961.05  last  year,  a  decrease  of  $3,024.10. 
The  attendance  was  actually  greater  this 
year,  but  the  decrease  in  receipts  is  attribu- 
table lo  the  falling  off  in  the  grand  stand 
takings  on  several  rainy  afternoons,  on 
which  no  performance  could  be  given. 

Some  time  ago  the  Ontario  Forge  and 
Bolt  Company  went  into  liquidation,  Jas. 
Wonhington,  president  of  the  company, 
being  appointed  liquidator.  Several  credi- 
tors, thinking  the  estate  not  being  wound  up 
as  expeditiously  as  possible,  asked  the  court 
to  transfer  liquidatorship.  Their  request 
was  complied  with.  E.  R.  C.  Clarkson  was 
appointed  to  the  position. 

People  often  read  and  hear  of  the  mam- 
moth trees  of  British  Columbia,  but  are  not 
aware  that  we  have  very  large  trees  in  this 
province.  There  is  an  eliri  tree  on  David 
Scott's  farm  at  St.  Croix,  Hants  county,  that 
measures  19  feet  6  inches  in  circumference, 
and  the  branches  shade  over  a  quarter  of  an 
acre  of  land.  This  elm  tree  should  be  seen 
by  tourists  who  pass  that  way  with  their 
wheels. — Chronicle,  Halifax. 

The  tenders  for  a  civic  electric  light  plant 
for  Toronto  when  opened  Monday  were 
found  so  technical  as  to  require  expert  con- 
sideration. Tne  Toronto  Electric  Light 
Company,  which  now  has  the  contract  at 
$108.59  per  light  per  year,  tendered  for  a 
renewal  of  the  contract  for  five  years  at 
$74.82^.  The  Street  Railway  tendered  at 
$8393.  It  is  generally  believed  that  the 
Electric  Light  Company's  low  tender  wil' 
stop  the  movement  for  a  municipal  plant, 
and  that  the  company  will  get  the  contract. 
At  a  meeting  of  the  council  of  the  Mont- 
real Board  of  Trade,  the  classification  com- 
mittee of  the  general  freight  agents  reported 
that  at  present  it  could  not  see  its  way  clear 
to  make  any  discrimination  in  the  matter  of 
the  rating  of  merchandise  in  the  trunks  car- 
ried by  commercial  travelers,  but  in  order 
to  meet  the  views  of  the  Board  of  Trade,  it 
was  decided  to  make  merchandise  in  trunks 
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one  and  a  half  first-class  rate  instead  of  the 
double  first  now  in  force.  The  promoters 
of  the  Canadian  exhibition  at  Sydney 
N.S.W.,  asked  the  assistance  of  the  Board 
of  Trade  in  the  undertaking.  This  was 
promised. 

The  statement  of  circulation  and  specie  on 
31st  August  shows  the  necessity  there  was 
for  the  act  of  last  session  extending  the  issue, 
as  the  amount  of  Dominion  notes  outstand- 
ing on  that  date  was  $22,094,124,  the  largest 
ever  known.  The  amount  of  gold  held  was 
$10,323  800,  and  of  guaranteed  debentures 
$1,946,667.  The  excess  of  gold  and  guaran- 
teed debentures  over  the  amount  required 
by  law  to  hold  was  $5, 175,467.  The  deposits 
in    the    Government   savings    banks  during 


August  were  $304,870,  and  withdrawals 
$300,867.  The  balance  at  the  credit  of  de- 
positors was  $17,587,025. 

Important  results  to  Canada  have  fol- 
lowed a  survey  of  the  boundary  between  Can- 
adian and  Alaskan  territory.  One  of  the 
most  notable  is  the  discovery  that  Mount 
St.  Elias,  so  long  regarded  as  the  giant 
mountain  of  the  continent,  is  in  Canadian 
and  not  in  United  States  territory.  The 
height  of  the  mountain  was  found  to  be 
18,023  feet,  considerably  higher  than  the 
estimate  given  by  the  numerous  exploring 
parties  of  the  geological  survey.  A.  M. 
Burgess,  Deputy  Minister  of  the  Interior, 
says  the  results  of  the  season's  survey  would 
he  believed,  estab'ish  the  justice  of  Canada's 


claim  to  still   more    important   points  in  the 
disputed  territory. 

Bilodeau,  Lamontagne  &  Cie.,  tanners, 
Quebec,  assigned  Tuesday  on  demand  of  A. 
A.  Contin.  The  latter  was  appointed  pro- 
visional guardian.  The  assets  of  the  insol- 
vents are  $28,672  ;  liabilities,  $32,000.  Ra- 
cine &  Dion,  boot  and  shoe  manufacturers, 
assigned  yesterday  on  demand  of  G.  Roy. 
Assets,  $30,000 ;  liabilities,  $37,000.  The 
principal  Montreal  creditors  are  :  Dowker, 
Mcintosh  &  Co.,  $3,574  ;  Marlatt  &  Arm- 
strong, $511  ;  Shaw,  Cassils  &  Co.,  $550  ; 
Mclndoe  &  Aird,  $360  ;  L.  H.  Packard  & 
Co.,  $300,  and  H.  J.  Fisk  &  Co.,  $362.  G. 
Darveau  has  been  appointed  provisional 
guardian. 
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MONTREAL    MARKETS. 

Montreal,  September  21,  1894. 

HARDWARE. 

THERE  has  been  a  little  improvement 
in  the  hardware  market  in  all  lines 
since  last  week,  and  a  very  satisfactory 
business  is  now  being  done.  There  is  noth- 
ing special  doing  in  any  particular  line  ;  it 
is  simply  a  healthy  movement  in  all  season- 
able lines.  Prices  remain  unchanged  and 
steady,  and  all  the  houses  are  busy  just  at 
present. 

Wire — Last  week's  moderate  movement 
in  copper,  annealed  and  oiled  wire  has  been 
well  maintained  at  steady  prices. 

Rope — About  the  only  thing  doing  in  this 
line  is  in  a  small  jobbing  way.  We 
quote :  Sisal  at  7  to  7 j£c.  for  7-16  in.  and  up- 
wards, and  14c.  for  deep  sea  line.  Pure 
Manilla,  <)%c.  for  7-16  in.  and  upwards,  <)%c 
for  smaller. 

Cutlery — This  line  maintains  the  activ- 
ity noted  during  the  past  few  weeks,  though, 
perhaps,  sales  have  been  a  trifle  lighter  than 
they  were  last  week.  Still  the  movement 
has  been  most  satisfactory. 

Sporting    Goods — This      market    has 
nearly   reached   its   height.     Business    has 
been  very  good  in  guns  and  ammunition. 
•     Winter  Goods— The  demand  has  hardly 
begun  for  this  line. 

Cut  Nails — Cut  nails  rule  easy  and 
rather  quiet  on  the  basis  of  $1.75. 

Wire  Nails — The  movement  in  this  line 
continues  good  at  unchanged  prices. 

Horse  Nails — There  is  a  fairly  steady 
demand  for  horse  nails,  and  also  horseshoes. 


Tacks— The  demand  for  tacks  is  good, 
with  prices  ruling  steady. 

Ware— In  this  line  business  has  been  a 
little  better  during  the  past  week.  Prices 
have  ruled  steady. 

Chain — There  is  nothing  of  special  note 
in  this  line  to  report. 

Tools — This  is  another  line  which  has 
shown  a  slight  increase  in  the  volume  of 
business  during  the  past  week. 

Plumbing  and  Building  Supplies — 
There  is  but  little  doing  at  present  in  this 
line. 

Lead  Pipe — The  demand  in  this  line 
continues  slow. 

Hinges — Values  remain  steady  with  a 
fair  amount  of  business  doing  in  hinges. 

Tar — A  fair  amount  of  business  has  been 
transacted  in  naval  stores  at  steady  prices. 
Most  of  the  business  done  has  been  in 
small  lots.  Wequote:  Rosins,  $2.75to  $5.25 
as  to  brand  ;  coal  tar,  $3.25  to  $3.75  ;  cotton 
waste,  5  to  7c.  for  colored  and  7  to  10c.  for 
white  ;  oakum,  5X  to  7}&c,  and  cotton  do. 
10  to  12c. 

Turpentine — There  is  a  looser  feeling 
in  turpentine  though  prices  are  no  lower. 

Cement — There  is  no  change  to  note  in 
cement.  The  receipts  for  the  past  week  at 
the  port  were  4,750  barrels.  Business  is 
fairly  active,orders  received beingpnncipally 
for  car  lots.  Wequote  spot  prices  at  $1.95 
to  $2.05  for  English  brands,  and  $1.85  to 
$1.90  for  Belgian  brands. 

Firebrick — The  market  remains  much 
about  the  same  as  it  was.  Prices  are  steady 
and  quotations  are  from  $15.5010  $22  per 
thousand. 


METALS. 

Trade  is  a  little  better  this  week  in  metals, 
and  this  applies  to  nearly  every  line.  Coun- 
try orders  have  aggregated  somewhat 
heavier  than  they  have  for  the  past  few 
weeks,  but  still  the  demand  remains  much 
of  a  hand-to-mouth  character.  Values  are 
not  changed. 

Pig  Iron — The  firmness  noted  last  week 
in  pig  iron  is  maintained.  Stocks  continue 
to  diminish,  and  buyers  are  only  taking 
enough  to  fill  actual  requirements.  We 
quote:  Summerlee  and  equal  brands,  $21, 
ex-store,  and  Carnbroeand  Eglinton,  $19.50; 
Ferrona,  $16.50  to  $17,  and  No.  1  Siemen's, 
$16.50  to  $16.75. 

Bar  Iron — Bar  iron  is  fairly  active  in  a 
quiet  way,  but  prices  are  unsettled,  and 
while  $1.70  to  $1.75  can  yet  be  quoted,  it  is 
best  to  regard  it  as  purely  nominal.  It 
might  be  shaded,  and  it  is  claimed  that 
this  has  been  done. 

Sheet  Iron — There  is  a  steady  demand 
for  sheet  iron.  Prices  are  unchanged  and 
stocks  well  assorted. 

Tin  Plate — There  has  been  no  change 
as  yet  in  this  market,  the  tone  remaining 
easy.  A  quiet  trade  is  doing.  Spot  prices 
are  $2.75  to  $2.90  for  cokes  and  $335  to 
$3.50  for  charcoal. 

Terne  Plates— The  previous  range  of 
$6  to  $6.25  remains  unchanged,  with  a  fairly 
good  volume  of  business  passing. 

Canada  Plates — Canada  plates  have 
been  in  fair  demand  at  steady  prices,  $2.10 
to  $2.20. 

Ingot  Tin — This  line  remains  inactive  at 
unchanged  quotations  of  18  to  i8^c. 

Iron  Pipe — The  demand  remains  moder- 
ate, and  discounts  are  unchanged. 
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MONTREAL  MARKETS— Continued. 

Copper — There  is  no  change  either  in 
prices  or  demand  in  this  line. 

Steel — Business  has  not  materially  im- 
proved in  steel,  and  prices  are  unchanged. 
We  quote:  Best  cast  steel,  io^  to  12c; 
spring,  $2.50;  tire,  $2.50  to  $275;  sleigh 
shoe,  $2.40  ;  round  machinery,  $3. 

Spelter — There  is  nothing  out  of  the 
ordinary  doing  in  spelter,  and  prices  remain 
at  $4.45  to  $4.50. 

Zinc  Sheets — There  is  no  change  to  re- 
port in  zinc  sheets. 

Hoops  and  Bands— The  demand  re- 
mains quiet,  with  prices  at  $2  30  to  $2.35. 

Antimony — This  line  is  featureless  at  10 
to  12c. 

Galvanized  Iron — Onlymoderate  quan- 
tities are  moving  at  unchanged  piices. 
We  quote  :  4X  to  4^c.  for  oidinary 
brands;  Morewood^X  t0  oc- ;  tinned  sheets, 
coke,  No.  24,  6  to  6%c;  No.  26,  6%  to 
6|^c,  with  the  usual  extra  for  larger  sizes. 
GLASS. 

The  market  tor  glass  is  somewhat  easier, 
although  business  remains  quiet,  with  only 
a  moderate  demand.  First  break  is  quot- 
able at  $1  20  to  $1.25  ;  $1.30  for  second 
breik,  per  50  feet ;  $3  25  for  first  break  per 
100  feet ;  putty  in  bulk,  $1  85. 

PAINTS  AND  OILS. 

A  stronger  feeling  in  linseed  oil  is  the  only 
notable  feature  in  this  line,  the  cables  re- 
por.ing  an  advance  of  ij^c.  per  gallon  in 
England  on  account  ot  the  purchase  there 
by  an  American  syndicate  of  10,000  tons. 
So  far  this  has  had  no  effect  on  prices  here, 
but  holders  predict  an  advance  in  the  near 
future.  We  quote  as  follows  :  Choice  brands 
white  lead,  Government  standard,  $4  75;  No. 
1,  $4.50  ;  No.  2,  $4,215  ;  No.  3,  $4  ;  No.  4, 
$3.75;  dry  white  lead,  4^c. ;  red  lead,  pure, 
4/4c-;  do.,  No.  1,4c;  zinc  white, pure,  $7.25  ; 
No.  I,  $6.25  ;  No.  2,  $5.25;  linseed  oil, 
round  lots,  raw,  54  to  55c, boiled,  56  to  58c; 
seal  01),  45c. 


CHEMICALS    AND    DYESTTJFFS. 

The  improved  demand  noted  last  week 
for  chemicals  and  dye  stuffs  continues,  and 
agood  averagebusmess  isbeingdone.  Prices 
are  unchanged  :  Bleachingpowder,  $2.50  to 
$2.75  ;  bicarb,  soda,  $2.25  to  $2.35  ;  sal  soda, 
70  to  75c.  ;  carbolic  acid,  lib.  bottles, 
25  to  30c.  ;  caustic  soda,  60  per  cent.,  $2.15 
to  $2.75  ;  ditto,  70  per  cent.,  $2.40  to  $2  50  ; 
chlorate  of  potash,  20  to  22c.;-alum,  $1.40  to 
$1.50  ;  copperas,  71;  to  80c.  ;  sulphur  flour, 
$1-75  to  $2.00  ;  ditto  roll,  $2.00  to  $2.10  ; 
sulphate  of  copper,  $4.50  to  $5.00  ;  white 
sugar  of  lead,  "]%  to  8,54c.  ;  bicarb,  potash, 
10  to  12c.  ;  sumach,  Suily,  per  ton,  $75  to 
$80  ;  soda  ash,  48  to  50  percent.,  $1.15  to 
$1.50  ;  chip  logwood,  $2  00  to  $2  10  ;  castor 
oil,  6j4.  to  7c. ;  and  Norwegian  cod  liver  oil, 
$25  to  $26. 

PETROLEUM. 

The  business  doing  in  petroleum  is  fa'r, 
and  prices  remain  unchanged  and  steady. 
Canadian  refined  at  11c.  in  shed  in  Montreal 
for  round  lots,  and  12c.  for  small  quantities. 
American  petroleum,  14  45c.  in  car  lots, 
15XC  in  10-barrel  lots,  isXc-  'n  S-barrel 
lots,  and  16c.  for  single  barrels,  net  cash  ; 
American  benzine,  23  to  25c.  ;  Canadian 
benzine,  io^c.  Petrolea;  I2^c.  Montreal. 
HIDES. 

The  advance  in  hides  reported  in  Chicago 
and  Toronto  should  make  the  Montreal 
price  for  No.  1  5,^c,  but  dealers  here  hardly 
expect  to  get  if,  owing  to  the  low  price  of 
leather.  Tanners  claim  to  be  losing  money 
at  the  present  price  of  hides.  Some  dealers 
have  refused  to  sell  at  5c.  for  No.  1,  which 
is  a  half  cent  higher  than  the  quotation.  No 
sales  have  been  reported  at  this  figure,  how- 
ever. 

TALLOW 

Remains  unchanged  at  5^  to  6c. 
WOOL. 

Further  purchases  of  small  lots  for  the 
American  market  are  reported.  Prices  re- 
main unchanged    and    steady.     We    quote 


a=;  follows  :  Greasy  Cape,  14  to  16c. ; 
Canadian  fleece,  17  to  20c;  B.  A.  scoured,  26 
to  32c;  pulled  wool,  20  to  2\l/ic  for  supers, 
and  23  to  26c.  for  extras.  Northwest  wool 
is  quoted  at  11  to  12c. 

ASHES. 
An  advance  has  been  made  in  the  price 
of  ashe=,  on  account  of  light  receipts  and  a 
fair  demand.  We  quote  :  First  pots  at  $4  20; 
seconds,  $3  80  to  $3.85,  and  pearls,  $7.50 
per  100  lbs. 

TORONTO    MARKETS. 

Toronto,  Sept.  21,  1894. 

HARDWARE. 

THERE  is  not  so  much  new  business 
doing  this  week,  but  the  Toronto 
houses  are  busy  filling  orders  booked 
dunngtheExhibition.  These  orders  consist 
mostly  of  general  lines  covering  such  goods 
as  are  now  needed  in  every  well  assorted 
stock  of  hardware  for  the  fall  and  winter 
trade.  Shipments  have  been  m;de  to  all 
parts  of  Canada,  but  of  course  the  bulk  of 
them  have  been  to  Ontario  points.  There 
have  been  a  few  changes  in  prices,  chief 
among  which  is  a  reduction  of  %c.  per 
lb.  in  barbed,  and  plain  twist  wires  and 
staples.  A  slight  change  is  also  reported  in 
soil  pipe.     Payments  are  moderate  only. 

Wire — Ordinary  fence  wire,  such  as  oiled 
and  annealed  and  galvanized  is  in  batter  de- 
mand, and  a  fair  number  of  orders  are  being 
received  for  hay  baling  wire.  Barbed  and 
plain  twist  wires  and  staples  have  been 
redu:ed  %c.  per  lb;  but  so  far  the  dec  ine 
does  not  appear  to  have  made  any  appreci- 
able difference  in  business.  We  quote  barbed 
and  plain  twist  at  3X  to  j)4c.  per  lb.;  steel 
staples,  3XC. 

Rope — Demand  has,  if  anything,  fallen 
off  except  fir  sisal  and  manilla,but  deep  sea 
lineand  halyards,  which  are  being  principally 
used  for  cow  lines,  are  going  out  quite  freely. 
We  quote  :  Sisal,  7-16  in.  and  larger,  7}4c.  ; 
X>  5-I0>  H  in-,  8c.  Manilla,  7-16  in.  and 
larger,  g^c.  ;  %   5-16,  Y%  in.,  10c. 
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MARKETS.— Continued 

Cut  Nails — Trade  keeps  quiet.  Base 
price  is  unchanged  at  $1.80  Toronto,  carload 
lots,  and  $1.85  small  lots. 

Wire  Nails — Some  improvement  is  re- 
ported, the  proportion  of  large  orders  being 
more  numeious  than  they  were.  Discounts 
are  unchanged  at  75,  10  and  5  per  cent., 
shipments  of  10-keg  lots  bcng  prepaid. 

Horse  Nails— Are  more  active,  with 
prices  as  before.  Discounts,  60  per  cent,  off 
"  C,"  and  60  and  2%  p:r  cent,  off  "  P.B." 

Tacks — Trade  keeps  fairly  satisfactory 
in  all  lines.  We  quote  as  follows  :  Cut, 
carpet  blued, gimp,  60  per  cent.;  do.,  tinned, 
70  per  cent.;  copper  nails,  62  >£  percent.; 
clout  nails,  60  to  67^  per  cent.;  trunk  nails, 
60  to  65  percent.;  shoe  finders'  tacks,  50  per 
cent.;  shoe  nails,  Hungarian'  nails,  etc.,  yj 
per  cent. 

Chain — Orders  for  coil  chain  for  fall  de- 
livery, as  well  as  for  cow  ties  and  trace 
chain  are  limited,  merchants  throughout  the 
country  holding  hack  their  purchases. 

Horseshoes — Iron  shoes  are  going  out 
freely,  but  there  is  not  much  demand  for 
steel  shoes.  We  quo'e  iron  at  $3.80  Toronto 
and  $3.85  London. 

Ware — In  Peerless  and  Eclipse  the  de- 
mand is  still  being  kept  up.  Peerless  and 
white  are  very  quiet. 

Plumber's  Supplies— Another  change 
his  been  made  in  the  price  of  medium  and 
light  soil  pipe,  but  fittings  remain  as  before, 
namely,  60  and  10  per  cent,  discount.  Trade 
in  plumbers'  supplies  throughout  the  country 
shows  more  life,  but  nothing  of  this  char- 
acter has  developed  in  city  trade. 

Lead  Pipe — There  has  not  been  as  much 
doing  in  this  line  during  the  past  week  as 
there  was  before.  We  quote  :  Toronto  and 
west  30  per  cent,  off  in  small  lots,  and  30 
and  10  per  cent,  off  in  ton  lots  ;  points  east 
of  Toronto  35  per  cent,  off  in  small  lots,  and 
315  and  10  per  cent,  off  in  ton  lots. 

Hinges — Trade  is  keeping  fair  in  light 
and  heavy  tee,  and  strap  and  barn  door. 

TOOLS — M  inure  forks,  potato  forks,  and 
hooks    and    spade    hooks    are    still     being 


called  for.  Draining  tools  continue  in  good 
demand. 

Builders'  Supplies— Last  week's  re- 
marks regarding  increased  activity  still  ap- 
ply. 

Clothes  Wringers— These  are  being 
called  for  more  frequently,  although  quanti- 
ties being  called  for  are  still  small. 

Cutlery — All  the  houses  here  have  their 
complete  stocks  of  cutlery  to  hand  for  the 
fall  trade,  and  it  is  urged  that  this  season's 
purchases  are  much  in  advance  of  previous 
importations,  both  in  assortment  and  quan- 
tities. Travelers  are  now  on  the  road  with 
complete  sets  of  samples,  and  the  trade  thus 
far  is  well  pleased  with  the  goods  and  the 
values  that  are  being  offered.  Stocks  are 
low  throughout  the  country,  and  orders  are 
being  placed  for  well  assorted  lines. 

Sporting  Goods— There  is  only  a  fair 
trade  doing,  there  being  an  easing  oft  in  the 
demand  after  last  week's  briskness.  Busi- 
ness in  this  line  so  far  this  season  does  not 
appear  to  have  been  as  good  as  the  trade 
would  desire. 

Belting— Trade  has  fallen  off  both  in 
leather  and  rubber  belting.  The  former  is 
being  called  for  more  regularly  than  the 
latter. 

Lamp  Goods,  Etc. — Business  continues 
active  in  lamp  goods,  and  gas  fixtures  are 
showing  more  life. 

Tar,  Etc.  —  Coal  tar  is  still  scarce.  '  We 
quote:  Roofingpitch,  $2.5oper  brl.;  purecoal 
tar  $4  perbrl.;  refined  coal  tar,  $4.50  per  brl.; 
XXX  refined  coal  tar  in  quart  tins,  $1  per 
doz. ;  best  Southern  pure  tar,  $6  per  brl.  and 
75c.  per  doz.  pint  tins;  pine  pitch,  $2.75 
per  brl. 

Cement,  Etc.— Much  as  before.  We 
quote  :  Portland  cement  (English),  $3  per 
brl.  for  best  grades  ;  New  Brunswick  plaster 
pans,  $2  per  brl.;  Canadian  water  lime; 
$1.25  per  brl. 

Firebrick,  Etc.— Scotch  firebrick,  $3.25 
per  100  ;  Scotch  fireclay,  $1  per  100  Ids. 
METALS. 

Not  much  that  is  new  has  developed  dur- 
ing the  week,  although  a  more  active  market 


is  anticipated  between  now  and  the  closing 
of  navigation.  Copper  is  looking  a  little 
better,  both  in  regard  to  values  and  business, 
and  antimony  is  doing  a  little  better. 

PlG  Iron — American  pig  iron  is  still  en- 
joying nearly  all  the  trade.  There  have 
been  a  few  enquiries  for  the  Scotch  article, 
which  is  gradually  getting  scarcer,  but  they 
were  very  few,  and  we  hear  of  no  transac- 
tions. A  few  lots  of  Nova  Scotia  iron  ha\e 
come  up  during  the  week,  and  some  con- 
tracts are  reported  to  have  been  made,  but 
at  low  figures.  We  quote  ex  cars  Toronto  : 
Carnbroe,  $19.50  ;  Summerlee,  $21  to  $21.50; 
Nova  Scotia,  $18  to  $18.50. 

Rogers,  Brown  &  Co.,  Buffalo,  report  the 
Toronto  market  for  American  pig  iron  as 
follows  :  There  is  little  change  to'note  over 
our  last  report.  Consumption  keeps  up, 
but  production  is  active,  and  is  a  close 
second.  Prices  both  north  and  south  have 
been  firm,  and  continue  so  except  with  some 
of  the  furnaces,  recently  blown  in,  whose 
backbones  are  a  trifle  weak.  This  feeling 
is  perhaps  a  little  more  noticeable  in  the 
south  than  in  the  north,  as  nothing  but  a 
well  filled  order  book  gives  nerve  after  such 
trials  as  backbones  have  had  of  late.  We 
quote  on  the  cash  basis  f.o.b.  cars, 
Toronto  in  bond :  No.  1  foundry  strong 
coke  iron  Lake  Superior  ore,  $13.75  ; 
No.  2  foundry  strong  coke  iron,  Lake 
Superior  ore,  $13.25  :  Jackson  county  sil- 
very, No.  1,  $16.80  to  $18.30;  Lake  Superior 
charcoal,  $15.55  ',  Southern  soft,  No.  1, 
$11.75  5  ditto,  No  2,  $11.50. 

Bar  Iron — There  is  a  wide  range  in  the 
views  of  the  trade  regarding  the  base  price, 
some  quoting  $1.70  to  $1.75,  Toronto,  in- 
side figures  for  large  lots,  while  others  still 
quote  $1.80  to  $1.85.  Trade  is  quiet,  orders 
being  small  as  a  rule  and  principally  for  im- 
mediate requirements. 

Sheet  Iron — Trade  remains  steady,  all 
gauges  being  In  demand,  with  prefer- 
ence being  given  for  the  lighter  gauges. 
We  quote  :  8  to  16  gauge,  $2.50  ;  18  ditto, 
$2;  20  ditto,  $2. 10;  22  to  24  ditto,  $2.20;  26 
ditto,  $2.45  ;  28  ditto,  $2.65;  tinned  sheet 
iron,  Manor's,  26  gauge,  7c.  per  lb. ;  22  to  24 
gauge,  6/^c;  16  to  20  gauge,  6%c. 


Best  Value 


on    Earth. 


These  are  the  Furnaces  that  secure  the 
trade  for  dealers  who  handle  them. 
They  have  no  rivals  but  many  imitators. 


Clare  Bros.  &  Co. 


....Preston,  Ont. 
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MA  RKETS—  Continued 

Sheet  Steel — Trade  is  fairly  good.  A 
number  of  import  orders  have  been  booked 
during  the  last  few  days  and  shipments 
from  stock  are  frequent,  although  orders  are 
not  large.  Prices  quoted  last  week  are  for 
second  grade,  the  first  grade  bringing  from 
3  to  4^c  per  pound  according  to  guage. 
We  quote  :  8  to  16  gauge,  $2.71;  per  100  lbs.; 
18  to  20,  $2.65;  22  to  24,  $2  85;  26,  $3.10. 

Iron  Pipe — Demand  has  been  well  main- 
tained in  this  article,  and  shipments  are 
comparatively  large.  Galvanized  is  also 
moving  freely,  but  principally  in  the  smaller 
sizes.  Ruling  discounts  are  70  to  70  and  5 
percent.;  galvanized  pipe,  50  to  50  and  5 
per  cent. 

Galvanized  Iron — Trade  is  reported 
satisfactory  in  this  line,  large  quotations 
having  changed  hands  lately.  Case  ship- 
ments are  frequent  both  in  Gordon  Crown 
and  Queen's  Head  brands.  Orders  con- 
tinue to  be  booked  for  import  at  $4  25  for 
case  lots  of  28  gauge,  Gordon  Crown  and 
Qjeen's  Head  brands. 

Ingot  Tin — Trade  has  not  been  as  good 
in  round  lots  as  anticipated,  no  large  sales 
being  reported.     We  still  quote  i8>£  to  19c. 

Ingot  Copper — Is  a  little  more  lively, 
but  still  far  from  satisfactory.  We  quote 
prices  unchanged  at  10  to  io^c. 

Sheet  Copper— In  ordinary  plain  sheath- 
ing demand  has  fallen  off,  but  in  tinned  and 
braziers'  business  has  been  pretty  good.  We 
quote  :  Untinned,  14  to  i6^c.  according  to 
weight  and  size  ;  brazier  sheets,  14  to  17c. 
according  to  quality. 

Zinc  Spelter — There  is  nothing  special 
to  note  in  connection  with  this.  We'quote 
domestic  at  3-V  to  4c.  and  imported  at  3^ 
to  4c. 

Boiler  Tubes— A  few  good  sales  are  re- 
ported, and  the  market  is  a  little  more 
active  than  it  wa?,  but  prices  are  still 
unsatisfactory.  We  quote:  1%  inch,  7c; 
il/z  inch,  7%c.  ;  1%  inch,  8c;  2  inch, 
8}4c  ;  2)4  inch,  9c;  i%  inch,  9^c;  3  inch, 
n}4c.;  2'A  inch,  14c;  4  inch,  19c. 

Galvanized  Boilers  —  Makers  are 
busy.  There  has  been  a  cut  in  the  price  of 
this  article  recently,  but  in  spite  of  this 
American  boilers  are  still  coming  in. 

Tin  Plates— Trade  has  fallen  off  a  little 
in  this  line.  This  can  be  partly  acccunted 
for  from  the  fact  that  many  dealers  through- 
out the  rountry  have  received  their  import 
lots.  Cokes  are,  however,  in  good  demand, 
some  large  shipments  having  been  made 
during  the  week.  We  quote  coke,  14  to  20 
gauge,  at  $3  10  ;  for  sizes  15  to  25c.  per  box, 
b  ibis  mire  ;  "  I.C."  charcoal,  $3. 50  to  $3  75. 

Terne  Plates— Are  going  out  freely, 
especially  in  "  I.  C."  Prices  have  been  ad- 
vanced a  little,  $6.75  to  $7  now  being  the 
ruling  figures  for  box  lots. 

Sheet  Zinc — Demand  continues  good, 
w'uh  prices  unchanged  at  4^c.  for  cask  lots 
and  5c.  for  small  lots. 


Hoops  and  Bands— Stocks  are  heavy 
and  business  is  not  as  good  as  it  might  be  ; 
at  the  low  figure  touched  a  little  more  ac- 
tivity was  expected.  We  still  quote  $2.20  to 
$2.25. 

Canada  Plates — Business  active.  We 
quote  half-polished  at  $2.25  to  $2.35,  accord- 
ing to  quantity  ;  66  sheet  boxes,  10c.  per 
box  advance  ;  75  sheet  boxes,  25c.  advance 
over  52's  ;  20  x  28,  $2.50. 

Solder — Is  going  out  quite  freely  in  the 
different  quantities  at  12}4  to  13'Ac.  per  lb. 

Pig  Lead— Trade  is  a  little  better  al- 
though not  any  large  sales  are  reported. 

Antimony — Shows  a  little   more  activity, 
but  quantities  going  out  are  still  small.    We 
still  quote  Cookson's  at  10  to  io^c. 
GLASS. 

Business  in  this  line  is  more  satisfactory, 
demand  being  more  steady  than  it  has  been 
for  sometime.  Ruling  price  is  $1.15  first 
break,  50  foot  boxes,  with  the  range  running 
ioc.  lower. 

PAINTS    AND    OILS. 

Business  remains  much  as  before.  Pay- 
ments are  fair  only. 

White  Lead — The  movement  is  nothing 
but  moderate,  with  the  base  price  still  4>£c. 

Turpentine — Continues  to  tend  down- 
ward in  the  South,  and  prices  here  are  easy 
in  sympathy  at  40  to  41c.  f.o.b.  Toronto. 
Local  market  is  active. 

Liistseed  Oil— Is  6d.  dearer  in  England, 
but  there  is  no  change  here  at  53c.  for  raw 
and  56-.  for  boiled  f.o.b.  Toronto.  There  is 
a  fairly  good  movement. 

Prepared  Paints — There  is  very  little 
doing,  and  pure  is  unchanged  at  $1. 

Putty — Demand  is  active  at  2c.  for 
bladders  in  barrels. 

Shellac— This  article  is  scarce,  which 
has  caused  a  considerable  advance  in  the 
primary  markets.  There  has  been  no 
change  here  and  demand  is  light. 

Castor  Oil— Continues  dull,  with  prices 
lower  at  6]4c.  in  cases,  and  jc.  in  tins. 

Seal  Oil — Dull  and  unchanged  at  58  to 
59,-. 

OLD  MATERIAL. 

Trade  is  still  improving,  and  is  now  quite 
brisk.  Prices  are  unchanged.  We  quote  : 
Agricultural  scrap,  50c.  per  cwt.  ;  machin- 
ery cast,  50c.  per  cwt.  ;  stove  cast  scrap,  30 
to  35c.  ;  No.  1  wrought  scrap,  40c.  per 
cwt.  ;  No.  2,  including  sheet  iron,  hoop 
iron  and  mixed  steel,  ioc.  ;  new  light 
scrap  copper,  6  to  6^c. ;  heavy  scrap  copper, 
7  to  7j£c;  old  copper  bottoms,  $}4  to  6c; 
light  scrap  brass,  3>^t04c;  heavy  yellow  scrap 
brass,  5c;  heavy  red  scrap  brass,  5X1'.; 
scrap  lead,  xyi  to  i^c.  ;  scrap  zinc, 
i/^toi^c;  scrap  rubber,  3t0  3^j'c.;  coun- 
try mixed  rags,  50  to  70c  ;  clean  dry  bones, 
50  to  60c  per  100  lbs.  ;  borings  and  turn- 
ings, ioc. 
HIDES,  SKINS,  WOOL    AND    TALLOW 

There  was  an  advance  of  %a.  last  week, 
and  we  now  quote  $4  25  for  cured  and  $3.50 


for  No.  1  green  hides.    There  is  a  ready  sale 
for  all  hides  offering. 

Sheep  Skins— All  arriving  taken,  but  re- 
ceipts are  light.     We  quote  45c 

WOOL — There  has  been  some  enquiry 
during  the  week.  Some  local  mills  have 
been  buying,  but  they  are  not  willing  to  give 
a  substantial  advance,  and  are  buying  from  , 
hand  to  mouth.  Prices  are  about  >£c. 
higher  at  17^  to  18c  for  medium  fleece 
wools. 

Tallow— Is  a  little  scarce,  but  in  spite  of 
this  the  market  is  not  firm.  We  quote 
rendered  at  5  %  to  5  '4c.  for  prime  and  3J6  to 
i,'/zC.  for  inferior;  rouph,  2c. 

PETROLEUM. 

Trade  is  still  brisk  at  previous  quotations. 
A  reduction  has  been  made  in  the  price  of 
empty  barrels.  We  quote,  in  5  to  10  brl. 
lots,  imperial  gallon,  Toronto  :  Canadian, 
12  to  i2/4c  ;  carbon  safety,  15c  ;  Cxna- 
dian  water  white,  16  to  17c;  American 
water  white,  I7j4c.  ;  photogene,  20c. 

MARKET    NOTES. 

H.  S.  Howland,  Sons  &  Co.  note  a  good 
trade  in  ammunition,  shells  and  metallic 
cartridges. 

Barbed  and  plain  twist  wire  and  staples 
have  been  reduced  %c.  per  lb.,  quotations 
now  being  3X  to  3^c.  for  wire  and  2>%c- 
for  staples. 

A  large  shipment  of  cross-cut  saws  are 
just  to  hand  with  H.  S.  Howland,  Sons  & 
Co. ;  also  axes,  axe-handles,  sleigh  bells, 
lanterns,  etc. 

The  Hygenic  oil  stove  is  reported  by  M. 
&  L.  Samuel,  Benjamin  &  Co  to  be  selling 
well.  Nearly  all  the  country  merchants  who 
visited  the  warehouse  of  this  firm  during  the 
Exhibition  placed  an  order  for  this  stove. 

Eley  Bros,  job  shells  in  Nos.  10  ancj  12 
are  sold  out,  so  that  the  trade  will  have  to 
pay  a  little  extra  price  for  the  Canadian  and 
American  shells.  The  shells  principally 
stocked  in  Toronto  are  the  Dominion  Cart- 
ridge Co.'s  drop  shells  and  the  Union 
Metallic  Co.'s  "  black  club." 

M.  &  L.  Samuel,  Benjamin  &  Co.  are 
handling  a  new  ap  le  corer  and  slicer.  It 
is  called  the  '"  Daisy,"  and  is  made  bv  the 
same  people  who  are  manufacturing  the 
"  Hudson."  The  "  Daisy  "  is  a  little  smaller 
than  the  "  Star,"  and  is  cheaper. 

Rice  Lewis  &  Son.,  limited,  have  one  of  ^ 
their  windows  devoted  to  a  display  of  bicycle 
sundrie  ,  and  it  is  attracting  a  good  deal  of 
attention.  In  the  foreground  is  a  pile  of 
cork  handles,  while  flanking  it  on  eithe-side 
are  rachet  chains,  pedals,  spokes,  rims, 
tires,  etc.  Behind  is  a  pyramd  made  up  of 
bot  les  of  bicycle  enamel,  while  suspended 
overhead  is  a  bicycle  frame.  The  back- 
ground to  the  display  is  fonned  with  a  large 
Union  Jack. 
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UNITED  STATES  MARKETS. 

New  York,  Sept.  21,  1894. 

PIG  Tin — First  cables  from  London 
quoted  a  slight  reaction,  but  later  ad- 
vices showed  a  complete  recovery  and 
a  net  advance  bes'des,  with  heavy  trading 
recorded  for  the  day.  The  New  York 
market  responded  very  feebly  to  the  early 
foreign  advices,  but  the  afternoon  cables  had 
sufficient  force  to  stimulate  bullish  senti- 
ment and  carry  prices  higher.  Dealings 
here  were  on  a  fairly  large  scale,  and  there 
was  some  evidence  that  two  prominent 
merchants  in  the  metal  trade  are  more  than 
superficially  interested  in  operations  on  the 
"  bull  "  side.  In  the  forenoon  sales  were 
made  of  10  tons  September  delivery  at 
16.30c;  100  tons  for  October  at  16. 15c,  and 
and  25  tons  for  January  at  16.15c.  As  high 
as  1 6. 50c.  was  bid  for  spot  stock  shortly 
after  the  first  call. 

Copper — The  market  is  exceedingly  firm. 
Consumers,  it  is  said,  have  taken  all  the 
Lake  Superior  ingot  that  could  be  secured 
at  under  9.50c.  delivered  this  year,  and  that 
price  is  now  bid  in  some  quarters.  Other 
varieties  of  the  metal  are  in  quite  good  re- 
quest, and  enough  business  has  been  done 
to  carry  prices  up  to  9.30  to  9  35c.  for  elec- 
trolytic and  9.20  to  9.25c.  for  ordinary  cast- 
ing stock.  It  is  understood  that  a  specula- 
tive clique,  rather  than  any  combination  or 
agreement  among  producers,  is  largely  re- 
sponsible for  the  advance. 

Pig  Lead — Dealings  were  moderate  and 
the  negotiation  was  tame,  indicating  vir- 
tually a  stand-off  on  the  part  of  buyers  and 
sellers  for  the  moment.  It  was  easy  to  buy 
common  Western  at  3  15c.  for  early  delivery, 
and  the  appearances  were  that  firm  offers  of 
3. ioc.  for  good  sized  lots,  shipment  next 
month,  would  have  resulted  in  business:. 
St.  Louis  wire  to  the  Metal  Exchange  was 
3.02^0.  London  cables  £9  17s  6d  for  soft 
Spanish. 

Spelter — No  improvement  in  sales  here 
was  reported,  nor  did  the  demand  show 
greater  spirit,  but  advices  from  the  West 
were  of  a  character  that  gave  tone  to  the 
market.  These  noted  quite  good  business 
latterly  and  disinclination  among  smelters 
to  book  orders  except  at  higher  prices,  ow- 
ing to  the  enhanced  cost  of  ores.  For  ordin- 
ary Western  brands  3  50  to  3.55c.  is  quoted. 
St.  Louis  quotation  to  the  Metal  Exchange 
was  3.27>£c.  London  cable  ,£15  8s.  9d.  for 
good  merchant  brands. 

Antimony — Jobbing  business  is  fair,  but 
there  is  lit* le  movement  of  mund  lots. 
Prices  remain  at  about  7>£c.  lor  Hallett's 
and  9>^c.  for  Cookson's. 

Tin — The  condition  of  the  market  is  un- 
changed. Buyers  operate  very  indifferently, 
and  sellers  make  no  move  calculated  to 
excite  livelier  interest.  Prices  show  hardly 
any  fluctuation,  and  upon  the  whole  the 
market  may  fairly  be  termed  steady  in  tone. 


AMERICAN  FENCING  WIRE 


Barb  Wire,  Annealed  and  Oiled  Wire,  Galvanized  Wire, 
Staples,  etc.,  from  stock  or      *     q     LESLIE   &  CO 
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Lead  Pipe,  Sheet  Lead 
Pig  Lead,  Bar  Lead 
Lead  Traps,  Lead  Wire 
Wire  and  Bar  Solder 
Drop  and  Buck  Shot 
Window  Lead 
Tin-Lined  Lead 
Block-Tin  Pipe 
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Sanitary  Earthenware 
Laundry  Wash  Tubs 
House  Boilers 
Bath  Tubs,  Pumps 
Sheet  and  Ingot  Copper 
Sheet  Iron,  Sheet  Zinc 
Iron  Pipe  and  Fittings 
Iron  and  Steel  Sinks 


Plumbers',  Steam,  G-asfitters'  and  Engineers' 
Supplies  of  all  kinds. 


A  Cent 
Well  Spent 
May  Save 
You  Dollars, 


Drop  us  a  Card  for  Discounts  and  Prices. 


CLAUSS  SHEAR  CO. 
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M  A  R  KETS—  Continued 

Iron  and  Steel — Sales  agents  in  some 
instances  reported  a  better  run  of  orders  for 
American  pig  iron,  but  the  buying  generally 
is  spiritless,  and  with  production  liberal  the 
market  still  has  a  flat,  weakish  tone.  In 
foreign  iron  the  dealings  are  very  limited,  as 
importers  are  unable  to  secure  firm  offers  of 
prices  that  would  admit  of  competition  with 
domestic  produce.  In  the  various  lines  of 
manufactured  iron  and  steel  the  general  situ- 
ation is  much  the  same  as  it  has  been  for 
several  weeks. 


JAPANNING. 


THE  following  remarks  on  japanning 
are  taken  from  the  Tradesman,  Chat- 
tanooga, Tenn.  :  This  is  one  of  the 
most  important  kinds  of  finishing  employed 
on  modern  machinery  of  the  smaller  kinds. 
When  well  done  it  will  preserve  metal  sur- 
faces thoroughly,  and  it  gives,  in  contrast 
with  bright  parts,  an  elegant  appearance. 
Frequently  it  is  ill  done  and  fails  of  one  or 
both  these  effects.  One  of  the  secrets  of  a 
good  japan  finish  is  the  proper  preparation 
of  the  surface  to  be  japanned.  While  this 
does  not  require  polishing,  as  in  the  case 
when  parts  are  to  be  plated,  the  surface 
should  be  made  reasonably  smooth  by 
filing,  grinding  or  rubbing.  Angles  in 
castings,  especially  in  moldings,  are  apt  to 
be  filled  somewhat  through  the  accident  of 
the  washing  of  the  sand  in  the  molds 
during  the  process  of  pouring.  When  this 
is  the  case  they  may  be  cleaned  out  by  the 
use  of  a  chisel  and  smoothed  with  a  file. 
A  little  of  this  kind  of  work  will  often  im- 
prove the  appearance  of  ornamental  work 
a  great  deal.  A  very  fine  finish  may  be 
had  through  the  use  of  a  dark  maroon 
colored  japan  ;  but  black  is  the  color  most 
used  and  is,  perhaps,  preferable  for  most 
kinds  of  work.  The  next  thing  in  order 
is  to  obtain  a  thoroughly  good  quality  of 
japan  varnish  and  it  may  be  said  that  this 
can  only  be  obtained  by  paying  a  good 
price  for  it.  Like  everything  else,  where 
good  work  is  desirable,  inferior  quality  of 
material  will  be  found  dear  at  any  price. 
The  basis  of  japan  varnish  is  pure  native 
asphaltum.  This  is  dissolved  in  linseed 
oil  with  some  gum  amime  and  thinned  to 
the  proper  consistency  with  turpentine. 
The  smoother  the  surface  is,  to  begin  with, 
the  less  work  will  be  required  in  the  sub- 
sequent smoothing  and  polishing  processes 
by  which  the  fine  glossy  surface,  character- 
istic of  this  finish,  is  ultimately  attained. 
It  should  be  remembered  that  in  applying 
japan  varnish  the  articles  have  to  be  baked 
in  an  oven  raised  to  a  temperature  of  300 
degrees.  In  some  cases  this  heat  will  spring 
metal  out  of  shape  and  so  prevent  the  use  of 
japan  as  a  finish.  However,  this  is  of  rare 
occurrence.  Often,  however,  the  heat  of 
japanning  ovens  is  carried  to  a  point  above 
the  temperature  named  and  this    may   re- 


sult in  rendering  the  coating  brittle  and 
easily  removed  by  vibrations  and  shocks. 
Such  excessive  heat  may  also  permanently 
damage  the  work  by  sprinkling  it.  It  is 
remarkable  how  sensitive  some  metal 
shapes  ore  to  heat,  when  the  latter  exceeds 
ordinary  temperatures,  and  how  readily 
strains  produced  by  heat  will  permanently 
distort  them. 


SUCCESSFUL  BUYING. 

IT  is  an  old  saying  that  "goods  well 
bought  are  half  sold,"  writes  Fred. 
Macey,  in  Iron  Age,  and  from  the  im- 
portance given  by  most  business  men  to 
this  department  of  their  business,  there 
seems  to  be  considerable  faith  in  the  truth 
of  it.  A  carelul  study  of  the  science  of  buy- 
ing must  reveal  the  fact  that  while  a  buyer 
must  to  a  very  large  extent  be  governed  by 
conditions,  there  are  still  certain  rules  that 
seem  to  govern  all  transactions,  and  pro- 
minent among  them  may  be  named  the 
following,  which  will  find  a  connection  with 
almost  every  purchase  in  one  form  or 
another : 

Study  your  wants,  and  buy  only  such 
goods  as  will  move. 

Don't  buy  a  new  article  unless  there  is  a 
profit  that  will  pay  you  to  introduce  it. 

Keep  close  track  of  stock  on  hand. 

Know  what  sells  and  how  much  is  sold. 
Keep  a  record. 

Do  not  allow  smooth  tongued  travelers  to 
sell  you  more  than  you  want.  When  the 
goods  come  they  are  yours  and  you  must 
pay  the  bill. 

If  you  do  not  carry  a  certain  article  in 
stock  and  it  is  in  your  line,  know  where  to 
buy  it. 

Keep  your  catalogues  and  price-lists  in 
good  order.  Have  them  complete  and  easy 
of  access. 

Keep  a  quotation  book  and  use  it.  Know, 
when  you  want  anything,  where  you  can  buy 
it  and  at  what  price. 

Study  the  cost  of  producing  the  goods 
purchased. 

Take  good  trade  papers  and  read  them. 
Keep  posted  on  the  changes  in  tariff,  expira- 
tion of  patents,  fluctuations  in  values. 

Solicit  prices  ;  you  command  a  large  field 
at  small  cost. 

Use  neat  stationery.  It  makes  a  good 
impression. 

Always  find  time  to  be  courteous  to  the 
traveling  salesman.  It  costs  nothing  and 
always  pays. 

Be  clear  and  concise  in  the  statement  of 
your  wants. 

Look  upon  all  quotations  as  being  subject 
to  change,  if  not  in  base  price,  then  in  dis- 
counts, length  of  time,  freights,  etc. 

Consider  all  quotations  strictly  confi- 
dential. Never  give  one  man's  price  to 
another. 

Make  price,  quality  and  terms  be  the  basis 
of  a    purchase.     Friendship   is   good    in  its 


place,  but  in  business,  justice  only  should 
rule. 

Let  dollars  and  cents  be  the  first  point 
considered  in  changing  firms. 

Keep  posted  on  new  firms.  Their  prices 
are  generally  good.  Use  them,  don't  over- 
look quality,  credit,  etc. 

If  you  want  good  prices  and  quick  service, 
telegraph.  It  costs  something  to  be  sure, 
but  generally  pays  when  done  with  discre- 
tion. 

Calculate  ahead.  Ordering  at  poor  prices, 
expensive  telegrams  and  annoying  delays 
will  thus  be  avoided. 

Work  for  quantity  discounts.  If  you  are 
not  entitled  to  it  unite  with  another  or  find 
a  jobber  who  is,  and  is  willing  to  divide  up. 

Work  discounts,  freights,  packages,  etc., 
for  all  they  are  worth.  Don't  forget  that  1 
per  cent,  of  $100,000  is  $1,000. 

If  your  purchases  are  large  let  the  fact  be 
known.  Competition  for  your  trade  will  be 
all  the  sharper. 

Work  for  an  inside  track  for  articles  con- 
trolled by  combinations,  syndicates,  etc. 
Use  quantity,  quality,  treatment,  time,  style 
of  packages,  etc.,  for  all  they  are  worth. 

Buy  goods,  prices  guaranteed,  then  you 
are  always  on  sure  ground. 

Contract  when  prices  are  low.  To  know 
when  to  contract,  understand  the  supply 
and  demand,  condition  of  patents,  changes 
in  tariff  and  other  points  peculiar  to  each 
article. 

Adopt  an  order  blank.  Embrace  in  the 
printing  all  the  points  desirable  in  regular 
orders  ;  omissions  will  then  be  avoided. 

Patronize  home  industries  as  much  as 
possible.  By  so  doing  you  contribute  in- 
directly to  your  own  business. 

Be  clear  and  concise  in  ordering.  Mis- 
takes are  less  liable  to  occur. 

Keep  a  copy  of  all  orders.  Responsi- 
bility for  errors  can  then  be  easily  and 
surely  located. 

If  you  pay  freight  be  sure  to  get  all  the 
benefit  there  is  in  water  freights — low  classi- 
fication, quantity,  method  of  packing,  etc. 

Be  sure  that  goods  received  are  as  ord- 
ered in  both  quantity  and  quality.  • 

Pay  bills  promptly.  A  firm  can  afford  to 
sell  at  a  less  margin  to  good  pay  than  to 
one  who  consumes  part  of  his  profits  by  col- 
lection expenses. 

Never  forget  that  a  small  and  well  as- 
sorted stock  is  better  than  a  large  stock.  On 
the  one  hand  the  stock  is  clean  and  new, 
and  money  is  turned  oftener.  On  the  other, 
stock  deteriorates  and  its  cost  increases  by 
interest  and  insurance  on  money  invested. 


G.  A.  McMurtry  &  Co.,  hardware  merch- 
ants, to-day  made  an  assignment  to  Philip 
Buck,  of  Brantford,  for  the  benefit  of  their 
creditors.  This  action  was  taken  owing  to 
the  fact  that  the  stock  was  taken  possession 
of  some  days  ago  on  a  chattel  mortgage  for 
$3,500  and  accrued  interest.  The  mortgage 
was  held  originally  by  A.  R.  Simpson,  one 
of  the  firm,  but  was  sold  to  W.  J.  McMurtry, 
of  Gait,  who  made  the  seizure.  It  is  to  be 
hoped  that  the  firm  will  be  able  to  overcome 
their  financial  difficulties  and  resume  busi- 
ness.— Journal,  St.  Thomas. 
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BUSINESS  MORALS. 

THERE  has  been  much  in  the  public 
prints  in  the  past  few  months,  calcu- 
lated to  make  men  believe  that  the 
standard  of  honor  in  business  is  lower  than 
it  oDce  was.  The  dishonest  contractor, 
whose  flimsy  construction  causes  the  col- 
lapse of  a  building,  has  come  into  public 
contempt  now  and  then  from  time  long 
back,  through  some  terrible  calamity  at- 
tended with  loss  of  life.  And  the  failure  of 
material  in  positions- requiring  utmost  re- 
liability is  now  new.  But  the  columns  upon 
columns  given  up  to  charges  of  fraud  against 
the  best  known  manufacturers  of  the 
country — notwithstanding  all  the  exaggera- 
tion and  malice  that  has  been  injected  into 
them — have  tended  to  give  the  impression 
that  modern  business  methods  are  com- 
pounded of  several  parts  policy  and  a  good 
many  parts  of  downright  dishonesty. 

The  feeling  of  distrust  is  intensified  when 
it  develops  that  the  affairs  of  a  great  rail- 
road system  have  been  conducted  under  a 
management  requiring  two  sets  of  books, 
the  one  telling  the  truth  and  the  other  de- 
signed to  deceive  the  public  and  to  induce 
investors  to  part  with  their  money  without 
value  received. 

Add  to  these  instances  of  delinquency 
that  have  been  particularly  impressed  upon 
the  public  mind  of  late,  the  long  list  of  be- 
trayals of  important  financial  trusts,  and  the 
common  conclusion  is  that  never  before  has 
business  life  furnished  so  much  to  confirm 
the  pessimist  and  to  discourage  the  faith 
that  is  the  foundation  of  all  business. 

The  presidents  of  our  great  railroads  are, 
as  a  rule,  men  of  eminent  ability,  and  in 
transactions  affecting  their  own  fortunes,  of 
unquest'oned  honor.  Yet  it  is  notorious  that 
when  they  go  into  presidents'  meetings  to 
discuss  a  question  of  maintaining  rates  or 
any  other  important  matters  involving  good 
faith,  each  treats  his  fellows  as  though  honor 
had  been  left  without  the  conference  room 
and  that,  with  a  single  exception,  the  gather- 
ing was  made  up  of  truce-breakers  and  per- 
jurers. These  terms,  indeed,  are  mildness 
itself  compared  with  some  of  the  characteri- 
zations by  eminent  railroad  presidents,  ap- 
plied to  fellow  signers  of  "gentlemen's 
agreements." 

Instances  can  be  cited  in  connection  with 
the  cutting  of  iron  rates  from  certain  dis- 
tricts last  winter,  in  which  prominent  rail- 
road officials  solemnly  denied  making  any 
deviations  from  agreed  bases.  Yet  all  the 
time  they  were  gouging  schedules  and  heap- 
ing up  cut-rate  business,  the  thing  going  on 
until  they  were  caught,  like  any  malefactor, 
in  the  very  act,  and  brought  to  book.  The 
idea  has  almost  come  to  prevail  that  moral 
quality  does  not  pertain  to  the  acts  of  a  rail- 
road line  when  the  question  is  one  of  getting 
business  away  from  a  competitor.  One 
might  almost  think  that  "  perjured  himself 
like  a  gentleman"  had  its  origin  in  connec- 
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tion  with  the  "gentlemen's  agreements"  of 
the  railroads  rather  than  in  the  divorce  suits 
of  English  royalty. 

In  a  recent  issue,  the  Railroad  Gazette 
digests  a  batch  of  letters,  all  begging  for 
railroad  passes,  which  had  been  turned  over 
to  it.  There  were  judges,  prosecuting  at- 
torneys, legislators,  congressmen, governors, 
mayors,  councilmen — all  willing  to  beget  an 
obligation  to  the  railroad,  though  their  posi- 
tions as  representatives  of  the  people  made 
it  impossible  for  them  to  take  such  favors 
from  the  roads  with  any  decency  or  honor. 
"  But  everybody,"  our  contemporary  ob- 
serves, "seems  to  have  gone  crooked  in  his 
morals  and  intellectuals  so  far  as  the  rail- 
road is  concerned.  Ordinary  notions  of 
dignity  and  even  of  decency,  and  the  ordin- 
ary conception  of  the  rights  of  property, 
seem  to  be  quite  suspended  when  these 
citizens  of  the  republic  come  face  to  face 
with  their  railroads.  *  *  It  is  not  so 
much  the  direct  loss  of  revenue  to  the  rail- 
roads, although  that  is  an  important  item, 
but  it  is  the  distortion  of  the  moral  sense 
which  seems  to  us  the  really  serious  part  of 
this  business." 

It  would  be  interesting  to  know  at  which 
end  this  distortion  of  the  moral  sense  began, 
and  whether  the  covenant-breaking  phase  of 
railroad  management  and  the  corrupting  of 
legislatures  with  passes  given  without  the 
asking,  stand  in  the  relation  of  cause  or  ef- 
fect to  the  moral  obliquity  of  which  our  con- 
temporary finds  so  much  evidence  among 
the  people  at  large. 

The  conclusion  that  business  is  more  dis- 
honestly conducted  than  it  used  to  be,  is  one 
that  is  often  drawn  in  the  current  writing  on 
this  subject.  Yet  the  same  observation  is  to 
be  made  here  that  must  be  made  on  the 
common  judgment  that  crime  is  increasing. 
More  crime  is  brought  to  the  attention  of 
reading  people,  because  the  facilities  for 
gathering  and  chronicling  this  information 
are  more  perfect  than  ever.  The  rapid  in- 
crease of  total  population  and  the  especially 
rapid  increase  of  the  millions  of  the  cities 
are  also  to  be  considered.  In  the  case  of 
business  and  manufactuiing  frauds,  the  fact 
that  contract-keeping  and  honest  return  of 
value  for  value  are  the  rule,  makes  the  news- 
paper story  of  some  conspicuous  fraud  and 
shortcoming  the  sensation  that  it  is. 

We  confess  that  the  man  who  goes  ex- 
ploring in  the  field  of  modern  business  for 
signs  of  degeneracy  will  find  material  for  a 
strong  indictment  in  the  particulars  hinted 
at  in  the  foregoing.     But  he  will  pass  over 


the  hundred  fold  more  frequent  cases  of  the 
normal  type  of  modern  business,  if  he 
reaches  any  such  conclusion  as  that  integrity 
and  fair  dealing  are  going  out  of  date. — Iron 
Trade  Review. 


ROLLING   MILL   FOR  GUELPH. 

Mr.  Patterson,  of  Wyandotte,  Mich.,  on 
Wednesday  addressed  the  Guelph  Board  of 
Trade  on  the  subject  of  establishing  a  roll- 
ing mill  in  that  city.  According  to  the 
Guelph  Herald,  he  said  that  last  summer  he 
took  a  tour  through  the  country  and  found 
that  only  common  bar  mills  were  estab- 
lished, and  that  first-class  material,  such  as 
he  would  manufacture,  was  imported  from 
the  States  and  Great  Britain.  He  believed 
there  was  a  good  opening  there,  as  Guelph 
occupied  a  central  position  and  had  good 
railway  connections.  He  purposed  manu- 
facturing a  high  grade  of  iron  and  the  best 
horse  shoes,  and  cruld  put  the  goods  on  the 
market  as  cheap  as  United  States  manu- 
facturers. The  plant  would  cost  be- 
tween $20,000  and  $22,000,  and  the 
total  cost  would  be  between  $30,000 
and  $35,000.  Between  80  and  90  hands 
would  be  employed,  half  of  whom  would 
have  to  be  skilled  laborers.  He  proposed 
running  night  and  day,  and  would  have  a 
capacity  of  25  tons  per  day.  The  amount  of 
coal  consumed  daily  would  be  about  15  tons. 
Regarding  a  market  for  the  material,  he 
said  he  had  been  guaranteed  sale  for  donble 
the  amount  he  would  manufacture.  He 
believed  the  investment  would  pay  25  per 
cent. 


AWELSH  TIN  PLATE  MAN'S  VIEWS. 

President  L.  Richards,  of  the  Welsh  Tin 
Plate  Workers'  Union,  is  quoted  in  an  Eng- 
lish exchange  as  saying  that  the  British 
manufacturers  should  accept  the  36  box  rule 
so  as  to  prevent  the  market  being  glutted. 
This,  he  estimates,  would  yield  14,400,000 
boxes  a  year,  or  2,500.000  more  than  the 
exports  of  1891,  the  year  before  the  Mc- 
Kinley  tariff  came  into  operation.  Some 
masters  have  already  adopted  the  rule,  but 
others  decline  to  do  so,  because  they  want, 
he  says,  to  carry  on  a  cut-throat  competition. 
Though  the  reduction  of  the  tariff  will,  in 
his  opinion,  lead  to  an  advance  of  is.  per 
box,  they  will  lose  in  other  ways  the  advan- 
tage thus  gained.  Tha  revolution  in  the  oil 
trade  must  injuriously  affect  them.  Oil  had 
hitherto  been  carried  in  tins,  but  now  tank 
steamers  are  beginning  to  carry  it  in  bulk. 
This,  he  says,  will  make  a  difference  of 
i,coo,ooo  boxes  a  year  in  the  Russian  trade 
alone,  and  another  2,000,000  boxes  in  the 
American  tiade.  This  loss,  however,  might 
be  recovered  if  they  could  only  get  tea  from 
China  and  Ceylon  carried  in  chests  made  of 
tin  and  lead  instead  of  wooden  chests,  as  at 
present. 
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TWO-MANNERED   PEOPLE. 

PEOPLE  who  have  two  sets  of  manners, 
one  for  those  arrayed  in  "  soft  rai- 
ment "  and  one  for  the  wearers  of 
homespun,  often  involve  themselves  in  much 
difficulty  and  embarrassment,  says  an  ex- 
change. In  their  estimates  of  the  lofty  and 
the  lowly  they  are  constantly  making  mis- 
takes and  displaying  the  wrong  set  of  man- 
ners before  the  wrong  people. 

A  carriage  dea'er  in  the  city  had  this 
fashion  and  was  especially  gruff  towards 
those  whom  he  suspected  of  shallow  purses, 
and  yet  who  were  presuming  enough  to 
come  and  look  at  his  wares. 

He  was  standing  in  his  door  one  day, 
when  a  stout  man  walked  up,  with  a  rough 
overcoat  buttoned  to  his  chin,  and  a  pair  of 
heavy  unpolished  boots  on  his  feet. 

"  Good  day,"  said  the  stranger,  civilly  : 
"Are  you  the  owner  of  this  establishment?" 

"  Well,  I  am,"  was  the  curt  reply. 

"  Have  you  any  fine  carriages  for  sale  ?  " 

"  Well,  I  have." 

"  Can  I  look  at  them  ?  " 

"  You  can  do  as  you  please  ;  there  they 
are." 

The  man  must  have  wished  to  buy  a  car- 
riage very  much  to  have  accepted  such  an 
ungracious  permission.  However,  he  seemed 
to  take  no  notice  of  the  dealer's  boorish ness, 
but  examined  the  carriages  carefully,  and 
finally  picked  out  one  that  pleased  him.  Its 
price  was  two  hundred  dollars,  and  he  said 
he  would  call  next  day  and  inform  him  of  his 
decision. 

"  Oh,  yes,"  said  the  carriage  dealer,  "you 
will  call  to  morrow,  certainly,"  and  he 
walked  away  whistling. 

To  his  surprise  he  did  call,  and  counted 
out  his  bills  in  payment.  Greatly  disturbed, 
the  dealer  looked  him  over  from  hat  to 
boots,  and  then  examined  each  bill  with 
care  to  see  that  it  was  all  right.  He  was 
now  in  a  fever  to  learn  his  customer's  name. 
"  Perhaps  he  would  like  a  receipt  ? " 

"  It  might  be  as  well,"  said  the  other. 

"  What  name  ?" 

"  Washington  Irving." 

What  a  thunderbolt  it  was  to  the  admirer 
of  the  great  and  the  despiser  of  the  lowly. 
His  apologies  began  to  rain  down,  but 
Irving  waved  them  aside.  He  was  too  much 
of  a  gentleman  to  take  pleasure  in  his  dis- 
comfiture, as  a  narrow  mind  would  surely 
have  done,  and  bidding  him  a  courteous 
"good-day,"  he  left  him  to  recover  from  his 
chagrin  at  his  leisure. 

No  doubt  Dickens  would  have  made  a 
good  point  of  him  in  his  next  story,  but 
Irving  was  too  genial  and  kindly,  and 
probably  felt  a  sincere  regret  for  his  morti- 
fication, justly  as  it  was  merited. 

A  true  gentleman  is  not  one  who  puts  on 
politeness  as  a  mask.  It  is  his  true  face 
that  you  see,  and  it  never  deceive?  you.     It 


88.  SMOKELESS  POWDER 


Is  the  best;  it  does 
notcontain  any  nitro 
glycerine,  and  is  not 
aflected  by  the  heat  or  cold.  It  is  made  by  the  Smokeless  Powder  Company,  Limited, 
Dashwood  House,  New  Broad  Street,  London,  E.  C.  Works,  "  Barwick  Herts."  It 
is  used  by  sportsmen  all  over  the  Dominion.     One  firm  in  New  York  have  purchased 
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489  Board  of  Trade  Building 
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kept  at  Montreal. 


Send  for  Price  List. 


The  Houghton 


Patent  Key 
Lock  Wrench 

Combines  strength,  simplicity  and  durability,  and  is  unequalled  for  ease  and  rapidity  of  adjust- 
ment.   Manufactured  in  all  sizes  by  THE  PARIS  TOOL  MFG.  CO.,  LTD.,  PARIS,  ONT. 


is  a  very  unfavorable  world  for  masks.  The 
best  art  cannot  keep  them  often  from  drop- 
ping in  most  inopportune  places,  and  in 
most  conspicuous  noontide  light. 


THE   REVIVAL    OF    ENTERPRISES. 

WITH  the  advent  of  improved  condi- 
tions of  trade  we  have  a  revival  of 
enterprises.  The  two  are  co-inci- 
dent, and  their  correspondence  a  reflex  one 
of  the  other.  So  long  as  business  is  languid, 
the  narcotic  that  supplies  it  with  a  nightcap 
gives  enterprise  a  place  on  the  same 
mattress.  When  trade,  on  the  other  hand, 
not  only  recovers  its  lost  ground,  but  vir- 
tually broadens  in  scope  and  spirit,  projects 
that  failed  to  float  at  low  water  come  out  of 
the  mud  at  the  return  of  the  tide.  There  is 
no  disclaimer  to  this  economic  and  Historic 
fact,  and  the  buoyancy  of  prosperity  can 
always  be  measured  by  what  it  is  capable  of 
carrying. 

It  is  one  of  the  auspicious  indications  of 
the  present  revival  of  business  activity  that 
projects  of  an  important  and  costly  nature 
are  once  again  in  vogue.  Among  these  are 
to  be  noted  the  proposed  construction  of 
four  gigantic  bridges  in  New  York,  the  ele- 
vation of  the  New  York  Central's  tracks  in 
Harlem  and  the  improvements  of  the  water 
front.  These  enterprises,  it  is  estimated, 
will  cost  not  less  than  $100,000,000,  and  re 
quire  some  250,000  tons  of  steel.  The 
bridges  to  be  built  are  the  New  York  and 
New  Jersey,  the  New  York  and  Long  Island 
and  two  bridges  of  the  East  River  Bridge 
Co.  The  first  of  these  proposed  structures 
is  an  engineering  scheme  "of  unusual  magni- 
tude, to  cost,  it  is  said,  about  $40,000,000. 
The  largest  bridge  in  the  world  at  present 
date  is  the  famous  Forth  Bridge,  in  Great 
Britain.  This  is  5,310  feet  long,  having  two 
cantilever  spans  1,700  feet  each  in  the  clear. 
The  trusses  that  make  these  spans  are  350 
feet  high.  The  whole  bridge  took  53,000 
tons  of  steel.  The  North  River  bridge  pro- 
posed will  take  115,000  tons  of  steel  for  the 
superstructure  alone.  Over  the  centre  of 
the  river  the  bridge  is  to  be  150  feet  clear  of 
the  water.     The  two  towers  to   sustain   the 


weight  of  this  structure  will  be  550  feet  high. 
The  bridge  is  to  cwry  six  lines  of  railroad 
tracks.  This  is  a  huge  project,  and  is  not 
without  its  critics  as  to  the  economics  of 
the  enterprise,  and  difference  in  estimates 
as  to  cost,  its  commercial  necessity  and  its 
attempted  realization. 

The  two  East  River  bridges,  to  extend  the 
elevated  system,  will,  it  is  estimated,  cost 
$30,000,000.  The  Black  .veil  Island  bridge 
will  involve  a  cost,  including  approaches  and 
terminals  on  each  side  of  the  river,  of  about 
$7,500,000. 

We  quote  these  projects,  whether  in  the 
form  of  a  proposal  or  in  process  of  construc- 
tion, as  evidencing  the  revival  of  big  entsr- 
prises  that,  though  local  in  this  instance,  are 
significant  of  a  national  awakening.  We 
are  on  the  eve  of  great  undertakings,  and  it 
is  strongly  probable  that  we  are  entering  on 
what  may  be  the  golden  era  of  American 
development.  In  canal  building,  irrigation 
enterprise,  marine  construction  and  other 
forms  of  engineering  activity  it  is  certain 
that  the  nation  is  awakening  up  to  its 
opportunities.  With  this  impulse  sustained 
there  can  be  no  reasonable  doubt  as  to  the 
widening  circle  of  American  business  and 
industry. — Age  of  Steel. 


THE  PATRONS'  TWINE. 

The  Winnipeg  Commercial  has  taken 
pains  to  investigate  the  binder  twine  trans- 
action of  the  Patrons  which  has  attracted  no 
little  attention  through  the  province. 
Briefly  the  facts  appear  to  be  that  the  Pa- 
trons imported  a  large  lot  of  twine  from  St. 
Paul  and  disposed  of  it  to  the  members  at 
a  price  at  which  they  anticipated  would  be 
the  lowest,  but  turned  out  to  be  the  dearest 
in  the  market.  The  Commercial's  summary 
of  the  result  is  that  600  feet  of  the  twine 
supplied  by  the  Patrons  cost  io^c,  while  a 
superior  brand  from  Kingston  cost  8%c,  a 
difference  in  favor  of  the  latter  of  $45  per 
ton.  It  further  appears  that  the  actual  cost 
of  disposing  of  the  Patrons'  twine  to  the 
members  of  the  order  was  a  %c.  greater 
than  that  charged  by  the  regular  dealers. 
No  doubt  all  the  facts  in  connection  with  the 
transaction  are  not  known,  and  further  de- 
velopments may  be  expected. 
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Galvanized    Cloth    for    Evapora- 
tors,  Apple  Drying,  etc. 

Perforated  Sheet  Zinc  and 
Hardware  Grade  Cloth 

for  Fanning  Mill  Repairs 


Manufactured  by_ 


WRITE    FOR    CATALOGUE 


The  B.  Greening  Wire  Co.,    -    Hamilton,  Canada 


(^larkson 


ACCOUNTANTS 


Established  1864. 

26  Wellington  St-  East,  TORONTO 
THE 

Best  Dpsetter 

A  Poor  Upsetter  meaDs  to  the  black- 
smith who  buys  ^OEAf^ju  it  money  thrown 
away.  In  the ^^-O\fy-long  run  it  don't 
pay  a  merchant ,A\vtI^>  to  handle  goods 
that  are  not  sat-  ^?/STt9^-  isfactory  to  his 
customers.  Jardine's  Patent  Tire  Upsetter 
is  reliable  and  durable,  and  moderate  in 
price. 


A.  B.  JARDINE  &  GO. 

Manufacturers  Blacksmiths'  Tools 
HESPELER,  ONT. 

Books  for  Retailers 

Published  for  the  good  of  the  trade. 


Ideas  fop  Hardware  Merchants 

As  its  name  implies  it  is  lull  of  ideas 
for  the  retail  hardware  merchant. 

PRICE,  50   CENTS  fHalf  Price) 

Buying1,  Handling"  and  Selling  of  Tea 

Being    the    experience   of    the    most 
prominent  and  successful  merchants. 

PRICE,    25    CENTS. 

Pitfalls  of  the  Dry  Goods  Trade 

This  is  another  batch  of  Prize  Essays 
full  of  valuable  information. 

PRICE,   10  CENTS 

Sent,  postpaid,  on  receipt  of  price. 


HARDWARE   MERGftANT 

TORONTO. 


CHEAP  FRESH  RELIABLE 

Thorold 
Cement 


By  sending  a 

POST    CARD 


Estate  of  John  Battle 

Thorold 
Ont. 


Should  be  kept 

in  stock  by  all 

Hardware 

Merchants 


Prices  and  full 

particulars 

will  be  given. 


FOR   MASONRY  WORK  OF  ALL  KINDS 


ALL  BRISTLES 


used  in  BOECKH'S 
STANDARD  BRUSHES  are  bought  in  the  best  mar- 
kets and  are  of  the  very  highest  grade,  and  are  all  specially 
prepared  to  secure  the  best  results. 


CHAS.  BOECKH  &  SONS 


Office  and  Warerooms:    8o  York  St. 
Factories  :    158  to  168  Adelaide  St. 


Sole  Manufacturers 

TORONTO,    ONT. 


TRADE    MARK. 


BLACK 
DIAMOND 


FILE 
WORKS 


21   to  43  Richmond  St.,  Philadelphia,  Pa. 

Gh  &  JE3L.  BAENETT, 

MANUFACTURERS   OF 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  Lightning  Sawfiles. 

»  AND 

EVERY   OTHER    DESCRIPTION    OF  SAW  FILES. 
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A  PAINT  FIRMS   NEW  QUARTERS. 

IN  another  few  weeks  the  old  buildings 
No.  130  to  140  Bay  street,  Toronto,  which 
have  been  occupied  by  Sanderson  Pearcy 
&  Co.  Jor  nearly  a  score  of  years,  will  know 
the  firm  no  more.  These  premises  have 
become  inadequate  to  the  growing  business 
of  the  firm,  and  about  October  1  they  will  be 
vacated  lor  thosemorecommodious  at  631065 
Adelaide  street  west,  just  around  the  corner 
from  the  present  warehouse.  Sanderson 
Pearcy  &  Co.  have  bought  the  building  into 
which   they   are  moving.     It  was    formerly 


hauled  preparatory  to  being  formally  occupied. 
The  side  entrance  seen  in  the  left-hand 
corner  of  the  illustration  gives  access  to  the 
warehouse  and  factory.  The  building  will 
be  heated  with  hot  water,  and  electricity  will 
be  the  motive  power  for  driving  the  machin- 
ery and  working  the  elevators.  The  floor 
space  is  about  100  per  cent,  greater  than 
that  in  the  building  at  present  occupied  by 
the  firm.  The  advantage  of  this  is  obvious. 
Sanderson  Pearcy  &  Co.  will  now  be  able 
to  extend  their  business  without  being  in- 
convenienced for  want  of  space,  and  as  a 


Jk,. 


occupied  by  John  Dixon,  the  carriage 
manufacturer,  and  an  idea  of  its  extent  may 
be  gathered  from  the  accompanying  illus- 
tration. Had  the  building  been  erected 
specially  for  such  a  business  as  that  of 
Sanderson  Pearcy  &  Co.,  it  could  scarcely 
have  been  more  suitable.  It  has  a  frontage 
of  61  feet  and  a  depth  of  130  feet,  and  is,  as 
will  be  observed  from  the  il  ustration,  four 
stories  high  in  addition  to  the  basement, 
which  runs  the  length  of  the  building.  In 
the  rear  is  a  three-story  warehouse,  which 
the  firm  will  utilize  for  manufacturing  pur- 
poses, thus  being  able  to  increase  its  output 
in  this  respect. 

The  business  offices,the  private  offices  and 
the  sample  room,  will  be  on  the  grou.id  floor. 
These  will  be  all  fitted  up  nicely,  and  fitted 
with  modern  appurtenances.  Plate  glass 
windows  have  been  placed  in  the  front,  and 
the  whole  building  is  being  thoroughly  over- 


preliminary  in  this  respect  they  are  already 
going  more  extensively  into  glass.  Plate  and 
fancy  glass  will  be  a  feature  with  them,  and 
they  are  now  importing  these  lines. 

The  new  premises  are  as  handsome  as 
they  are  commodious,  and  Hardware 
hopes  that  the  success  that  has  been  with 
Sanderson  Pearcy  &  Company  in  their  o'd 
quarters  will  follow  them  in  the  new. 


GERMAN  LIGHTNING  PROTECTION. 

Deaths  from  lightning  increased  about  200 
per  cent,  in  Germany  from  1870  to  1882. 
A  lightning  protector,  known  as  the  Melsens, 
depends  on  the  principal  that,  if  a  building 
were  surrounded  by  a  metallic  screen  which 
was  well  earthed,  it  would  be  absolutely  pro- 
tected against  lightning.  This  condition  is 
easily  realized  in  practice.  The  salii-nt 
points     of    the    building — preferably      the 


metallic  parts — must  be  judiciously  con- 
nected by  a  metallic  circuit,  which  must  be 
earthed  at  a  number  of  points.  The  latter 
may  be  of  large  galvanized  iron  wire,  phos- 
phor bronze  or  copper.  The  use  of  the  forks 
is  to  prevent  a  discharge,  and  to  neutralize 
the  charge  in  the  clouds  to  a  certain  degree. 
This  system  is  largely  used  in  Belgium  ;  it 
has  been  recommended  by  L'Academie  des 
Sciences  in  France,  notably  for  powder 
factories  and  magazines,  and  has  also  been 
adopted   in  England  for  protecting  ships. 


NEW  IDEA  IN  ADVERTISING. 

F.  S.  Merritt,  of  Puddington  &  Merritt, 
St.  John,  has  adopted  a  novel  advertising 
idea  in  his  store.  He  clips  advertisements 
of  specialties,  etc.,  out  of  The  Grocer, 
and  pastes  them  on  the  bent  glass  fronts  of 
his  show  cases. 

Customers  while  waiting  to  be  served  are 
attracted  by  the  various  advertisements. 
Often  these  are  people  who  do  not  see  news- 
papers, or  skip  the  advertisements  in  the 
hurry  to  see  the  news.  He  does  not  crowd 
the  cases  with  them,  only  putting  three  or 
four  on  each.  He  has  found  it  a  very  effect- 
ive advertisement — far  ahead  of  the  hand- 
some lithographed  and  expensively-framed 
pictures  that  are  used  to  adorn  the  bare 
walls  along  the  top  of  the  shop.  Buyers 
hardly  ever  crane  their  necks  to  look  at 
them. 

Everyone  who  reads  the  advertisements 
does  not  buy  at  the  time,  but  Mr.  Merritt 
says  he  is  continually  hearing  of  results 
weeks  and  even  months  later  The  effect- 
ively-written advertisement  is  the  one  that 
tells.  That  which  crowds  a  page  to  describe 
its  many  good  points  he  leaves  alone,  and 
uses  the  one  which  goes  straight  for  the 
facts  in  the  fewest  words.  One  with  an 
illustration  is  preferred.  This  form  of  ad- 
vertising need  not  be  confined  to  the  grocery 
counter.  It  is  equally  effective  in  dry  goods, 
in  hardware  and  in  books  and  stationery. 
We  would  like  to  hear  later  from  any  of  our 
readers  who  try  this  experiment. — Canadian 
Grocer. 


When  a  merchant  begins  to  purchase  ad- 
vertising space  he  soon  finds  himself  in  need 
of  additional  space  in  his  store. 
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Tinners'  Hardware 
^  Roofers'  Supplies 

Largest  Stock  pr;ces  Lower 

Greatest  Variety  Than  Ever 

Write  us  before  buying  elsewhere. 

BERGER  BROS.,PHILADELPHIA 
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BUSINESS  CHANGES. 

DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES 

THE  creditors  of  Carson  Price,  general 
merchant,  Holland  Centre,  have  re- 
fused to  entertain  his  offer  of  75c  on 
the  dollar,  secured  by  his  wife,  but  agreed 
to  allow  an  extension  of  18  months.  His 
assets  are  $1339636  and  liabilities  $8,- 
960.46. 

D.  R.  Dewey,  fuel,  Hamilton,  has  assigned 
to  David  Blackley. 

C.  Chauinard,  hardware,  St.  Henri  de 
Montreal,  has  assigned. 

S.  Dalston,  general  merchant,  Drumbo,  is 
offering  to  compromise. 

J.  Charette,  general  merchant,  St.  Marie 
de  Blandlord,  has  assigned. 

J.  T.  Hutchison,  general  merchant,  Mono 
Road  Station,  has  assigned. 

W.  M.  Morse,  foundry,  St.  Thomas,  has 
assigned  to  David  McLaws. 

A  demand  of  assignment  has  been  made 
on  E.  Roy,  plumber,  Montreal. 

Hirst  Bros.,  general  merchants,  Nanaimo, 
B.C.,  have  obtained  an  extension. 

R  Green,  hardware,  Chatsworth,  has  as- 
signed to  W.  A.  Ferguson,  Owen  Sound. 

Joseph  Hutton,  merchant  and  farmer, 
Montague  township,  has  assigned  to  James 
Smart. 

N.  Cote,  general  merchant,  St.  Fabien, 
Que.,  is  offering  to  compromise  at  25c.  on 
the  dollar. 

Russell,  Gardner  &  Russell,  wholesale 
smallwares,  Ottawa,  are  offering  their  credi- 
tors 60  cents. 

A  meeting  of  the  creditors  of  L.  A.  H. 
Hogle  &  Son, general  merchants,  Pike  River, 
Que.,  has  been  called. 

L.  N.  Castonguay,  general  merchant, 
Montebello,  Que.,  is  offering  to  compromise 
at  45c.  on  the  dollar. 

R.  B.  Norton  &  Co.,  hardware  merchants, 
Charlottetown,  P.E.I.,  are  offering  to  com- 
promise at  50c.  on  the  dollar. 

W.  S.  Loggie,  fish  and  lumber,  Chatham, 
N.B.,  is  compromising  with  his  creditors. 
He,  it  is  said,  owes  about  $150,000. 

The  stock  of  hardware  and  house  furnish- 
ings of  G.  A.  McMurtry  &  Co.,  St.  Thomas, 
have  been  seized  under  a  chattel  mortgage. 

A     Judique,      N  S.,    general     merchant, 
name  John  McLellan,  has  assigned.     So  has 
Pelletier  &  Cie.,  in   the   same  line  of  busi- 
ness at  Windney  Ledge,  N.B. 
CHANGES. 

T.  A.  Shaw  is  opening  a  general  store  at 
Kewatin. 

Byers'  Hardware  Co.,  of  Kalso,  B.  C  ,  has 
been  succeeded  by  H.  Byers. 

The  Wilson  Manufacturing  Company, 
road  carts,  Hamilton,  has  sold  out. 

J.  T.  Allison,  general  store,  South  Woods- 
less,  has  sold  out  to  Mrs.  C.  W.  Hancock. 

Curtis  &  Newsome,  hardware,  Vancouver 
— E.  A.  Curtis  has  sold  out  interest  to  A. 
A.  Curtis. 


Joseph  A.  Collard,  blacksmith,  Arkwright, 
has  sold  out  to  G.  S.  McFadden,  while  Col- 
lard has  bought  out  the  shop  of  McFadden 
&  Co.,  of  Williscroft. 

PARTNERSHIPS  FORMED  AND  DISSOLVED. 

Benhiaume  &  Dugas,  carriage  makers, 
Montreal,  have  dissolved. 

H.  D.  Simmons  &  Co.,  manufacturers' 
agents,  Toronto,  have  dissolved. 

Thos.  Bearss  &  Son,  general  merchants, 
Corinth,  have  dissolved.  Thos.  Bearss  con- 
tinues. 

Joseph  Labelle,,  N.  Vallee  and  George 
Huot  have  registered  a  partnership  in  Mont- 
real to  carry  on  business  as  tintmiths,  under 
the  firm  name  of  Labelle,  Vallee  &  Huot. 

SALES    MADE   AND    PENDING. 

The  stock  of  R.  Lemieux,  saddler,  Mont- 
real, has  been  sold  at  20c.  on  the  dollar. 

The  assets  of  T.  L.  Clark,  nickel  plater, 
Montreal,  are  advertised  for  sale  by   tender. 

The  stock  of  A.  Garneau,  wholesale 
saddlery  hardware,  Montreal,  has  been  sold 
at  800c.  on  the  dollar. 

DEATHS. 

John  Turner,  of  John  Turner  &  Son, 
machinists,  Toronto,  is  dead. 


MONKEY  IN  A  HARDWARE  STORE. 

There  is  a  man  over  on  Park  Row,  New 
York,  who  owns  a  monkey,  says  N.  Y.  Hard- 
ware. The  little  joker  escaped  from  his 
cage,  ran  along  the  coping,  came  to  a  broken 
window  at  No.  29  Park  Row,  entered,  and 
found  himself  in  the  hardware  store  of  Pat- 
terson Brothers.  He  lay  quiet  until  dark, 
and  then  finding  himself  in  sole  possession, 
set  out  to  investigate. 

Of  course  he  came  upon  the  one  thing  he 
should  not  have  found — a  bottle  of  mucilage 
upon  an  office  desk.  For  the  next  few  mo- 
ments there  was  a  mixing  process  of  monkey 
fur  and  mucilage  under  way  ;  and  when  the 
clerks  came  in  they  found  Mr.  Monk  stuck 
to  the  desk,  and  amusing  himself  by  tearing 
up  a  pile  of  correspondence.  He  was 
caught  under  a  basket  and  gladly  delivered 
to  his  owner. 

SITUATIONS  VACANT. 


HARDWARE  CLERKS-INCREASE  YOUR  IN- 
COME by  showing  The  Hardware  Dealer's  Maga- 
zine to  jour  local  hardware  merchants  and  manufac- 
turers. Subscription  $1.00  a  year.  Liberal  commission. 
For  sample  copy,  terms,  etc.,  address  D.  T.  Mallktt, 
Publisher,  78  Reade  M  .  N.Y 


Ontario  Nut  Work,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of  Hot    Pressed 
Nuts,  Square  and  Hexagon 


Pickard's  Pat,  Sink  Strain 

Has  been  a  great  seller  with 
agents.    We  manufacture 
agents'  specialties. 

Address  ARMOUR  MFC.  CO. 

342  Yonge  Street,  TORONTO,  ONT. 


1879 ESTABLISHED 1879 

Essex  Handle  and  Wood-Turning  Works 


You  can  make  no  mistake  by  placing  your  order  for 
Axe  Handles  with  us.  Our  Shaved  Pattern  Second 
Growth  Axe  Handle  is  undoubtedly  the  best  handle  in 
the  market.  Our  Polished  Octagon  Axe  Handle  cannot 
be  improved.  Our  Second  Growth  Oak  is  a  beauty. 
Our  timbers  the  toughest  and  patterns  the  best.  Ship- 
ment for  June  and  July  exceeds  three  thousand  dozen. 
Let  us  have  your  specification  for  future  shipment  now 
and  you  will  be  pleased. 

GARDNER  BROS.  &  CO.. 

ESSEX,    ONT. 


"BURHAM 


OUR  SALES  OF 

»    Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  other 
Try  it  and  be  convinced 


Sole  Consignees  for  Canada, 


MCRAE  &  CO.,  OTTAWA 

S  LIQUID  CLUE 

Received  the  Highest  Award 

WORLD'S  FAIR,  1893 

In  competition  with 

American   Glues 


THE  ART  METROPOLE,  Agents. 

131  Yonge  St.,  TORONTO. 


1  A  SMART  CLERK  h0l?£Z%te- 

m  pervision  of  an  Expert  Accountant  is  a  good 

gg  combination  for  an  office  that  cannot  afford 

|g|  a  first-class  Bookkeeper. 

®j  A       P      MFFF          Chartered  Accountant, 

K  r\i    Ui    IN  Cri      Auditor,  Assignee,  etc. 

«  32  Church  St.,  Toronto. 


\  ^SrpforJe  ai4p  s\)(\£y 

flNPPf       f3A5^." 
Xcrrv<i^e££oX4r'. 

DO  YOU? 

•J»     in    the     *f* 

To^ofsl-ro 

Ufill  brtrtf  you, 
tenders/ rem.  the 
b€st  contractors. 
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A  SENSITIVE  INSTRUMENT. 

THE  Electrical  Review,  in  speaking  of 
Dr.  Oliver  Lodge's  new  instrument 
for  detecting  Hertzian  oscillations, 
has  the  following  to  say  editorially,  which  is 
so  well  said  and  so  clear  that  we  give  it  in 
full  instead  cf  Dr.  Lodge's  own  description, 
which  is  longer  and  more  technical  : 

"Prof.  Oliver  Lodge  is  a  worthy  continu- 
ator  of  the  epoch-making  work  of  the  great 
Hertz.  In  his  recent  lecture  at  the  Royal 
Institution  he  showed  some  interesting 
electric  wave  experiments  with  apparatus 
of  remarkable  simplicity  and  sensitiveness. 
As  he  remarked,  '  the  detector  for  Hertz 
waves  might  have  been  used  in  the  last 
century  ;  it  might  have  been  used  by  Ben- 
jamin Franklin.'  The  instrument  which 
Dr.  Lodge  has  devised  for  electric  waves 
he  calls  a  coheror.  It  may  be  described  as 
an  electric  welder  on  a  very  small  scale, 
the  electric  welding  being  effected  by  the 
exceedingly  minute  currents  produced  at 
the  contact  of  two  pieces  of  metal  by  Hertz 
waves.  Lodge  had  observed,  in  1889,  that 
two  knobs,  so  close  together  that  the  air  gap 
was  unable  to  stand  any  such  voltage  as  an 
electroscope  can  show,  would  actually  co- 
here when  a  spark  passed  between  them. 
The  joint  thus  welded  was  capable  of  con- 
ducting an  ordinary  bell-ringing  current  if 
a  single  voltaic  cell  was  in  circuit,  and  re- 
quired a  perceptible  amount  of  force  to  sep- 
arate it.  This  arrangement  has  been  devel- 
oped by  Lodge  into  an  extremely  sensitive 
wave  detector.  One  terminal  of  an  electric 
circuit,  containing  a  single  voltaic  cell  and  a 
moderately  sensitive  galvanometer,  consists 
of  an  iron  wire  which  rests  lightly  on  an 
iron  plate  attached  to  the  other  terminal. 
The  instrument  is  most  sensitive  when  the 
contact  is  sufficiently  good  to  allow  a  very 
small  current  to  pass.  If  electric  waves  are 
produced,  say,  by  charging  and  discharging 
an  insulated  sphere  at  some  distance,  the 
insulating  layer  at  the  contact  of  the  co- 
heror breaks  down,  and  a  considerable  de- 
flection is  shown  on  the  galvanometer. 
With  this  simple  apparatus  the  reflection, 
refraction,  polarization,  and  other  optical 
properties  ot  electric  waves  can  be  readily 
demonstrated.  Electric  oscillations  in  a 
sphere  sixty  yards  distant  have  been  indi- 
cated, and  Dr.  Lodge  estimates  that  they 
would  be  detected  half  a  mile  away.  The 
sensitiveness  of  the  contact  can  be  restored 
by  tapping  the  plate. 

"On  these  phenomena  Dr.  Lodge  has 
founded  of  the  contact  at  intervals  of  a  tenth 
of  a  second.  A  model  has  been  constructed 
by  Dr.  Lodge  to  illustrate  this  theory.  An 
electric  bell  or  other  mechanical  vibrator  is 
mounted  on  the  same  board  as  a  tube  of 
filings,  which  in  this  case  acts  as  a  detector, 
and  has  its  sensitiveness  restored  by  the 
vibrations  of  the  bell.  This  apparatus  can 
be  arranged  so  that  a  feeble  electric  stimulus 


produces  a  feeble,  steady  effect,  and  a 
stronger  stimulus  a  stronger  effect. 

"The  coheror  is  more  sensitive  to  short 
waves  than  to  long.  The  sparking  at  the 
contacts  of  an  electric  gas  lighter  will  pro- 
duce a  marked  effect,  while  heavy  sparks 
from  a  large  influence  machine  will  not 
affect  the  instrument.  Like  the  eye,  the 
coheror  has  a  limited  range  of  wave  lengths. 

"  This  field  of  investigation  promises  re- 
sults of  great  theoretical  interest  at  least. 
Whether  electric  oscillations  of  these  ex- 
tremely high  frequencies  are  ever  to  have 
any  technical  application  is  doubtful.  The 
experiments  of  Tesla  and  others  in  this 
direction  have  not  been  promising." 


DRUMMERS'  EXPENSES. 

THE  following  essay  was  awarded  first 
prize  in  a  recent  contest  gotten  up  by 
Ironmonger  : 
"  Travelers,  who  are  now  whirled  by  ex- 
press trains  and  steamboats  from  one  end 
of  the  country  to  another,  and  live  in  the 
luxurious  modern  hotels  provided  for  them, 
can  hardly  realize  how  different  things  were 
even  thirty  years  ago,  when  railways  had 
not  quite  superseded  the  system  of  traveling 
in  one's  own  gig,  though  men  who  were 
anxious  to  get  on  quickly  found  it  better  to 
use  the  railway  when  practicable  and  post 
intermediate  distances.  This  meant  early 
rising  and  late  working,  for  trains  were  in- 
frequent, the  stations  and  junctions  often 
some  distance  from  the  towns,  and  the 
hotel  coach  left  early  to  meet  the  mail.  At 
6  every  morning  the  well-appointed  coach 
drove  down  the  main  street  from  the  Royal 
Hotel,  Bodmin,  to  Bodmin  Road,  the  driver 
got  up  in  the  orthodox  style,  and  the  guard's 
ho:n  announced  to  the  awakened  that  there 
were  a  few  at  least  out  of  their  beds  and 
attending  to  business.  The  proprietor  of 
this  hotel  would  not  allow  his  bar  to  be 
opened  so  early,  though  never  so  ccld  ;  but 
immediately  round  the  first  corner  the  toot- 
ling of  the  horn  ceased,  and  the  coach  drew 
up  in  front  of  a  smaller  hotel,  where  an 
enterprising  publican  always  had  a  supply 
of  "  dogsnose  "  or  "  early  purl  "  ready  for 
those  who  required  fortifying  for  the  journey 
or  desired  to  correct  the  effects  of  the 
"  concert  "  of  the  previous  night  ;  for  then 
it  was  usual  for  certain  houses  to  be  regular 
centres,  and  certain  friends  met  there  re- 
gularly every  journey  and  enjoyed  their 
evenings.  Railway  locomotives  were  not 
then  the  powerful  weight  propellers  that 
they  are  now,  and  a  very  slight  incline 
caused  serious  trouble.  On  the  Taff  Vale 
Railway  at  one  point  the  train  was  pulled 
up  by  a  stationary  engine,  and  on  the  Great 
Western  Railway  between  Toller  and 
Maiden  Newton  passengers  have  been 
asked  to  get  out  to  lighte^  the  train,  and 
then  the  lot,  passengers  and  railway 
servants,  joined  in  pushing  the  carriage  up 


the  incline  ;  but  perhaps  the  most  amusing 
incident  of  that  kind  I  ever  experienced  was 
between  Wadebridge  and  Bodmin,  a  journey 
I  usually  posted,  but  one  day  a  friend 
asked  me  if  I  had  ever  gone  by  railway,  and 
suggested  that  we  should  do  so.  On  our 
way  down  to  the  junction  he  told  me  to  take 
a  third-class  ticket,  for  all  passengers 
would  ride  in  the  same  open  carriage,  the  — 
difference  being  only  in  the  position  of  the 
seats,  and  there  being  no  barrier  to  prevent 
conversation  or  even  transfer  from  one  class 
to  another.  The  train  was  a  mixed  one, 
and  at  the  tail  of  a  long  line  of  trucks  and 
wagons  was  the  passenger  carriage.  Punc- 
tually at  11  o'clock  we  heard  a  series  of 
jerks,  and,  feeling  a  final  one  ourselves,  we 
moved  out  of  the  yard.  It  was  a  lovely 
morning,  and  the  track  very  pretty.  We 
soon  found  ourselves  moving  through  an 
avenue  of  hazels,  literally  laden  with  nuts, 
and,  on  expressing  a  wish  that  they  were 
near  enough  to  pluck,  my  companion  sug- 
gested that  we  should  jump  off  and  help 
ourselves,  which  we  did,  and  our  pockets 
and  handkerchiefs  were  soon  filled.  I  then 
supposed  that  we  should  have  to  walk  to 
Bodmin,  but  was  coolly  informed  that  most 
likely  we  should  overtake  the  train,  and  find 
them  replacing  wagons  that  had  left  the 
metals,  and,  singularly  enough,  we  did,  not 
500  yards  ahead.  It  was  explained  to  me 
that,  the  roadway  being  so  irregularly  laid, 
this  little  incident  was  frequent,  and  to  pro- 
vide for  it  the  porters  rode  on  the  trucks 
between  stations,  when,  if  they  observed 
that  any  trucks  were  wobbling,  they  held  up 
their  hands  to  the  engine  driver  (who  would 
be  looking  backwards  for  such  a  signal),  and 
would  at  once  stop  the  train. 

"  Once  more  started,  we  arrived  at  a  little 
junction  where  they  had  to  divide  the 
trucks,  and,  as  the  guard  told  us  they  would 
be  some  time,  we  asked  if  we  could  venture 
to  go  to  a  small  hotel  near  for  some  bread 
and  cheese,  etc.  He  suggested  that  we  had 
better  take  the  engine-driver  with  us,  for 
they  could  not  go  without  him,  and  that  he 
himself  would  let  us  know  when  they  were 
ready  to  start.  Acting  on  his  advice,  we 
took  the  driver,  who  seemed  to  be  quite  in 
the  habit  of  enjoying  the  shunting  interval 
and  his  pipe  and  pint  of  beer.  After  twenty 
minutes  or  so  the  guard  told  us  they  were 
ready,  and  he,  too,  had  some  beer,  and 
waited  ten  minutes,  when  he  suggested  that 
they  had  better  be  going.  Resuming  our 
seats,  we  proceeded  to  Bodmin,  arriving 
there  at  1.30  p.  m.,  having  accomplished 
nearly  six  miles  in  two  hours  and  a  half.  The 
station-master  was  anxiously  awaiting  our 
arrival,  his  dinner  being  ready,  but  appeared 
quite  satisfied  when  he  was  told  that  they 
had  had  trouble  with  trucks.  I  was  told 
that  when  the  local  authorities  contemplated* 
improv.ng  the  main  road  between  the  towns 
at  a  very  heavy  cost,  the  owners  of  the  line 
offered  to  transfer  the  roadway  to  them  on 
condition  that  the  tramway  was  kept  in 
order,  and  one  tram  be  allowed  to  go  each 
wayonceaday.  This  would  have  beenaboon, 
for  the  way  was  level  and  picturesque,  but 
the  era  of  tramways  had  not  then  dawned. 
I  believe  that  this  primitive  line  is  still  in 
existence,  but  I  have  not  been  down  to 
Cornwall  lately." 
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DowSWell  BRoS. 

HAMILTON,  ONTARIO 


MANUFACTURERS    OF 


Clothes  Wringers,  Mangles, 
Churns,  Washing  Machines, 
and  Household  Specialties 


Prices  are  low  but  you  will  find 
our  goods  first-class.  Send  for 
Catalogue 


Eastern  Agents 


I.  L 


4  SON,  -  Montreal 


Ramsays 

Pure  Lead 
Mixed  Paints 
Oil  Stains 
Varnishes 

ARE   AHEAD 


Calcined  Plaster.         Sewer  Pipes. 

Chimney  Linings  and  Tops. 

Mortar  Stains.  Fire  Bricks  and  Clay. 

Enamelled  Porcelain  Sinks. 

English  and  Belgian  Portland  Cements 

and  General  Builders' 
and  Contractors'  Supplies. 


W.  McNally  &  Co. 

MONTREAL. 

Pigou,  Wills  &  Laurence 

Limited. 

II  QUEEN  VICTORIA  ST.,    ■    LONDON,  E.  C. 

Sole   makers  of  the 

"ALLIANCE" 

PRIZE  SPORTING  POWDER 

THE   TRADE   ONLY    SUPPLIED. 


BUSINESS  TALKS  TO  BUSINESS  MEN 

IF  your  advertising  has  failed  to  bring  you 
wished  for  results  it  is  more  than  likely 
that  you  were  alone  to  blame  for  it. 

The  great  majority  of  the  American  people 
reason  sensibly  upon  all  that  they  read  and 
hear. 

They  resent  the  implication  that  they  are 
standing  around  ready  to  be  filled  full  by  all 
sorts  of  braggart  assertion  from  all  sorts  of 
pretentious  claimants. 

They  button  up  their  pockets  all  the  closer 
when  the  "  never  failing  cure  for  all  ills  " 
makes  it  appearance  in  their  local  papers, 
threatening  them  with  "dire  calamity"  if 
they  hesitate  a  moment  to  avail  themselves 
of  "  the  only  "  remedy. 

There  is  positive  danger  in  claiming  too 
much. 

Of  course,  a  certain  class  of  advertisers 
will  rem:nd  you  of  this,  that  or  the  other 
"  Proprietary  "  article  that  created  such  a 
furore  five,  ten  years  or  so  ago. 

They'll  tell  you  of  the  thousands  of  dol- 
lars spent  in  advertising  and  in  salaries,  and 
yet — 

It  never  occurs  to  them  to  wonder  why  so 
many  of  these  concerns  were  lost  almost  in 
a  night,  and  their  very  names  are  now  re- 
called with  difficulty. 

Many  of  these  articles  had  positive  merit, 
and  deserved  a  better  success  than  they  had 

The  managers  went  on  the  theorj  that 
the  American  public  were  fools,  and  so  they 
ran  madly  on  their  career  of  boasting  and 
claiming  and  ovei-praising  until  the  sober 
second  thought  of  the  people  turned  them 
away  with  disgust  from  the  remedies,  and  the 
advertisements  no  longer  won  their  attention 
or  dollars. 

Extravagant  claims  for  anything  on  earth 
are  sure  to  result  in  disappointment. 

The  American  people  are  a  sensible  and 
thinking  race. 

They  prepare  their  advertising  in  a  sen- 
sible manner.  They  tell  the  story  briefly, 
pointedly,  and  humanly.  They  do  not  boast, 
they  reason,  and  then  as  a  rule  prove  their 
arguments  by  testimony  of  the  strongest 
character  they  have. 

The  honest,  upright  and  almost  always 
successful  advertiser  is  the  one  who  appeals 
to  the  heart,  the  mind,  the  judgment  of  the 
readers. 

The  first  duty  of  a  business  man  is  to  win 
friends  through  their  faith  in  him  and  in 
what  he  has  to  sell  them. 

If  you  have  an  article  of  general  use,  try  a 
line  of  advertising  and  bringyour  own  special 
brand  more  prominently  before  the  public. 
Never  mind  how  many  similar  articles  there 
may  be,  yours  will  eventually  become  the 
leader. 

Look  at  the  baking  powders,  the  washing 
powders,  the  $3  shoes. 

What  name  do  these  three  suggestions 
bring  to  your  mind  ? 

All  that  you  need  to  do  is  to  tell  your 
story  modestly  and  pleasantly — confidently, 
truthfully,  and  persistently — and  your  suc- 
cess is  sure. — Printers'  Ink. 


Theile  *  Quack 

ELBERFELD,    GERMANY 

Manufacturers  and  Exporters  of 
high  class 

HARDWARE 

CUTLERY  AND  ENAMELLED  IRONWARE 

Ask  for  goods  marked  Theile  &  Quack. 

LAMPLOUGH  &  McNAUGHTON 

Canadian  Agents 

Temple  Building    -    MONTREAL. 

Canada  Iron  Furnace  Co,,  Ltd. 

Manufacturers  of 

CHARCOAL  PIG   IRON 

MONTREAL. 

BRAND  "(J.  I.  F."  MEMS 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO.  E.  DRUMMOND, 

Managing  Director  and  Treasurer 

BEWARE  OF  COUNTERFEITS 


GET 

THE 

OLD 

ORIGINAL 

AND 

ONLY 

RELIABLE 


John    Lucas 

&  Co's 

Imperial 

French  Greens 


Horse  Clippers 

Gem  and  H.  Boker, 

FINEST  QUALITY 

New    Stock   Just   Arrived 


RICE  LEWIS  &SON,  Ltd. 

TORONTO,  ONT, 
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TELEPHONE    1780. 


J.  H.  FARR  &  CO.  isauF  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,   Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 
8  to   16    MORSE    STREET,        -         -        TORONTO,      ONT. 


For  Iron  Fencing 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


W.  &  Sr.  BUTCHER,  Sheffield,  England,  Makers  for  over  01SE  HUNDRED  YEARS 

of  the    celebrated    "WADE    &    BUTCHER"     Razors,    and    the    Original   Manufacturers 
of  Hollow  Ground  Razors,  can  with  confidence  highly 


recommend  their  goods  and  particularly  their        \~)  ^^1 


WADE  &  BUTCHER, 
SHEFFIELD,  ENGLAND. 


OR 


JAMES  HUTTON  &  CO.,  Agents, 


Brand  as  being  the  most  perfect  Extra  Hollow  Ground  Razors  ever 
manufactured  and  especially  suited  for  the  use  of  Barbers  and  for  priv- 
ate use.  Genuine  Razors  are  marked  with  one  of  the  following  Corpor- 
ate Trade  marks  : 


OR 


FOR  SALE  BY  ALL  DEALERS  IN  HARDWARE,  CUTLERY  and  FANCY  GOODS 


Montreal 


CURRENT    JWARKET    QUOTATIONS 


METALS. 


Tin. 

Uamb  and  Flag— 

56  and  28  lb  ingots,  per  lb   . .  2<\    21 
Straits "     .-.  20.    21 

Tin  Plates—  Charcoal  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C..  usual  sizes $5  50  $5  75 

IX              "           6  75    7  00 

Lx!x.,        "           8  00    8  25 

Raven  &  P.D.  Grades— 

I.e.,  usual  sizes 3  75    4  00 

r  x               "              4  75     5  00 

r'xx           '<             5  75     6  00 

I.XXX.,     "              6  75     7  00 

D.C.,12}Xl7         3  50    3  75 

DX                   4  50    4  75 

d!x.Y.  "  "'       i  75  5C0 

JVo«.-Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates— Bright 

Bessemer  Steel— 

I.C.,  usual  sizes    3  do    3  5U 

I.C.,  special  sizes 3  60    3  75 

Charcoal  Plates — Terne. 

Dean  or  J.G.  Grade— 

I  C.  20  X  28,  112  sheets   . .     6  50    6  75 

IX.TerneTin 8  75    9  00 

Old  process  I.C 13  00 

»    '       u      I.X 16  01 

Charcoal  Tin  Boiler  Plates. 

Cooklev  Grade—  Per  lb. 

X.X.",  14x56,  50  sheet  bxs  ) 

14x60,  "  >   6c,     6}c 

Hx65,  ) 

Tinned  Plates 

72x30  up  to  24  gauge 6J     6} 

26        "     6J     7 

28     "  n  n 

Iron  and  Steel. 

15ase  Price 
OommonBa*,  per  100  lb  ..  81  85  1  90 
Refined      "  ..     2  35    2  65 

BorseShoe;;  ;;  -.2  60    2  75 

Hoon  "  '  ..  2  25  2  30 
Mish  »  »  ..4  00  4  25 
Sleigh  Shoe  Steei 2  50 


Tire  Steel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb    0  10    0  14 

Russian  Sheet        "        0  10}  0  11 

Tank  Platesl-5  and  thicker  2  00    2  25 

Boiler  Rivets 4  50    5  00 


Boiler  Tubes. 


J-inch 
-inch 


10}c 
13} 


Steel  Boiler  Plate. 

\  inch  82  45 

16     •'       2  35 

'<£      "      nd  thicker  2  25 

Sheet  Iron, 

8  to  20  gauge   2  50 

22  to  24       "      2  35 

26  "       2  45 

28  "       2  65 

Canada  Plates. 

Alldull 2  50    2  55 

J  polished 2  55    2  60 

All  Bright  :..     2  85 

Iron  Pipe. 

Wrought  674  to  70  Pc- 
Galvanized,  45  to  50  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  57}  p.c. 

Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 4},  4J 

26  gauge,  "        4},  5 

28      "  "        5,    5i 

Gordon  Crown — 

16  to  24  gauge,  per  lb   4J,  4} 

26  gauge,  "  4},  4j 

28      "  "  4*,  5 

Note — Cheaper  grades  about    }  cen 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 6    6  3-5 


1 

5-16 

% 

7-16 

y* 


...  a 

...  4J 
..  3g 


43 

44 

*B 

4 

Si 

3 


..2  4-5 


Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  It    165 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 


5  90 
2  70 


0  50 


1  10 


Copper — Ingot. 

English  B.  S   ton  lots  0  10}  0  11 

Lake  Superior  0  10}  0  11 

Bolt  or  Bar. 

Cut  lengths,  round,  }to  Jin. $0  20  $0  22 
"  round  &  square 

1  to  2  in 0  19    0  21 

Vote— Complete,  lengths  abou    fifteen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60   $0  14    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  14}  0  16} 

Note— Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
3  cents  per  pound. 
Planished  and  tinned,    14 x 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 
4x6  ft,  25to30  1bea,  perlb..  0  16    0  17 
35  to  45       "  "        ..0  14}  0  15} 

"        50  lb  and  above  per  lb  0  14    0  14} 
Boiler  <&  T.  K.  Pitts 

Plain  Tinned    perlb 0  19 

Spun  "         0  23 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  18  0  20 

27  to  30      "      ..  0  20  0  21 

30  and  up 0  23  0  26 

Sheets,  ham-rolled  2x4  ft...  0  21  0  23 

Zinc   Spelter. 

Foreign,  per  lb 0  04}  0  04| 

Domestic    "      0  04J  0  04} 

Zinc  Sheet. 

5  cwt  casks 0  04f 

Part  casks 0  05 

Lead. 

Imported  Pig.  perlb 0  2}    0  023 

Domestic  "       0  02f 

Bar,  1  pound 0  04} 

Sheets,  2}  lbs,  sq.  ft,  by  roll  0  04}  0  04J 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  04J  0  04} 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  p9r  lb  and  30  p.c. 
discount. 


Note— Cut  lengths,  net  price  ton  lots 
30  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  7}c. 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  13}  0  14 

Standard  0  12£  0  13 

Wire 0  17    0  19 

Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's.porlb  $0  10}  0  11 

Other  makes  "     0    9}  0  10 

White  Lead. 

Pure,  Assoc,  guarantee,    ground 

in  oil,  25  lb.  irons,  per  cwt  4  50  4  75 

No.  1  Do "  4  50 

No.  2  Do "  4  25 

No.  3  Do "  4  CO 

Prepared  Paints. 

(In  },  }  and  1  gallon  tinB.) 

Pure,    pergallon $105 

2nd  qualities    "      0  90 

Barn  (in  bbls)  0  80      0  90 

Colors  in  Oil. 

(251b  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green    0  09 

Chrome    "         0  08 

French  Imperial  Green 0  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwtl  35  1  «* 
"      (J.F.L.S.)"        "  2  7 

"  Royal  "  "  1  10  1  15 
Venetian  Red,  (best)  "  "  1  80  l  90 
English  Oxides  per  cwt  3  00  3  25 
American  "  )  ..  „  i  ok  ,  un 
Canadian    "     $  1  20  l  90 

Paris   Green,  perlb  0  15    0  16 

Burnt  Sienna,  pure,  per  lb  0  08} 

Burnt  Umber      "       0  05 

do      pure  0  08 

Drop  iilack  "       0  09 

Chrome  Yellows"       0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greens  "      o  12 

Golden  Ochre  0  03} 
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Varnishes  (in  bbls). 

No.  1  Furniture,     pergal 0  69 

Extra        '  "        0  90 

Brown  Japan  "        0  65 

Brown  Japan,  Turpentine  p.  gal.  0  85 
No.  1  Carriage  "        1  30 

Gold  Size  Japan       per  gal.  1  00    1  20 
Pure  Orange  Shellac       "       1  95    2  05 

Hard  Oil  Finish       130 

Oil  Shellac 1  40 

White  Shellac 2  25 

Linseed  Oil  (in  bbls) 


Raw,    pergal  0  C3 

Boiled        "       0  56 


0  54 
0  57 


Turpentine  (in  bbls) 

Selected  Packages,  per  gal    0  41    0  42 

Castor  Oil. 

Best,  perlb 0  06g  0  06» 

Cod  Oil. 

Cod  Oil,  per  gal 0  50    0  51 

Glue  (in  bbls) 

Common,  o  07}  0  08 

French  medal 0  091  0  C9} 

Cabinet,  sheet 0  11    0  12 

White.extra  0  16    0  18 

Gelatine  0  20    0  30 

Strip  ' 0  16    0  18 

Coopers    0  19    0  20 

Al  clear  0  09 

Liquid  Glue— F.  LePage's,  dis.  20  to 
25  per  ct.  off  list ;  Munn's,  dis.  25  to  30 
per  cent,  off  list. 

HARDWARE. 

Ammunition — Cartridges. 
B.  B.  Caps,  5T  and  5  per  cent. 


Axle  Grease. 

Per  gross  7  00  13  00 

Bath  Talis. 

Zinc  discount 4  00    4  25 

Copper,  discount,  50  p. c.  off  Revised 

list. 
Steel  Clad  20  p. c.  dis. 

Bells—  Band, 
Brass,   60    to  663. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs, Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 
Cow. 
American  make.discoun  t  60  to  60  and    Portland,  car  load  lots  ... 


Carpet  Sweepers. 

Bissell,  per  doz 22  50 

World  '  21  75 

Daisy,  " 24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "       30  00    33  00 

Cartridges— See  Ammunition . 
Castors. 
Bed,  new   list,  dis.  50pc.  )  to  50  i»nd  5 
Plate  dis.50pc.  )     percent. 

Cattle  Leaders. 

No  31  and  32,  per  gross 8  50  1125 

Cement. 


Glass.—  Window. 
Box  Price. 


5  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American, eacn 2  00    5  00 

House, 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz   3  35    4  75 

Moulders'     "      7  50  10  00 


Thorold 

Queenston       "  

Napanee  "  

Chalk. 

Carpenters'  Colored,  per 

gross  0  45 

White,  lump,  per  cwt   0  60 

Red 0  05 

Crayon,  per  gross   0  14 


Size 
United 
i  nches 
14  to  25 
26  to  40 
41  to  50 
51  to  60 
61  to  70 
71  to  80 
81  to  85 
86  to  90 
91  to  95 
96  to  100 
101  to  105 
106  to  110 
111  to  115 


Star. 


Per 

50  ft 


11  5 
1  30 


Per 

100  ft. 

2  20 
2  50 

2  90 

3  20 
3  50 

3  90 

4  40 

5  00 


Double 
Diamond 
Per 

50  ft. 


100 


1  50 
1  75 


4  00 

4  50 

5  00 

5  75 

6  50 

7  75 
9  f0 

10  50 
12  00 
14  00 
16  00 


0  75 
0  65 
0  06 
0  18 


Chisels — Socket,  Framing  and  Firmer 


Blacksmiths'   discount   35,40  percent   American,  dis  70  and  10  per  cent . 


Belting. 

Agricultural,  50  per  cent. 
No.  1,  leather,  dis.  40  &  5  p.c.  to 45  p.c. 
Best,  ditto,  30  to  33$  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits — Auger. 
Gilmour's  dis  60  per  cent. 
Excelsior,  discount  60  percent. 
Rockford  Common,  65  to  65  and  5  p.c. 
"        Perfection,  50  and  10  per  c. 
Kim  Fire  Tistol,  dis.40to  45  p.c.  Amer.  jennxng>8  Gen.  net  list  to  5  p.  cent  dis 
Rim  Fire  Cartridges,  Dom.  50&5p.c. 


Canadian,  dis    35  per  cent 

Tanged  Firmer  per  doz 0  85     4  00 

Churns 
Daisy  or  Leader,    dis.    from    factory 


Pilkington. 
Ordinary. 

1st  break $2  70 

2nd      "        

3rd       " 

4th       "        

5th       "        

6th       "        

7th       "        


90 
3  lo 
3  40 

3  65 

4  15 
4  05 


60  and  2^  per  cent.   From  stock  60    2nd 


Picture  Glass 
Pilkington's  ordinary. 
1st  break    4  40 


Rim  Fire,  Military,  net  list,  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  pistol  sizes, 

Dom.  30  per  cent. 
Central    Fire    Cartridges,    sporting 

and  military,  1">  and  5  per  cent. 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.      B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded  and    empty  Shells,  "Trap" 

and  "  Dominion  '   grade, 25  p.c 
Shot. 
Canadian,  common.  20  per  cent. 
Brass  Shot  Shells,  55  and  10  p   c. 
Primers,  30  per  cent. 

Wads. — Baldwin's. 

per  lb 
Best  thick  white   felt  wadding, 

in  Jib.  bags 1  00 

Best  thick  brown  or  grey  felt 

wads,  in  J  lb.  bags  0  70 

Best  thick  white  card   wads,   in 

boxes    of    500     each,     12    and 

smaller    gauges 0  99 

Best  thick  white  cird   wads,  in 


Car. 
Gilmcur's,  47}  to  50  percb.it. 

Expansive 
Clark's,  15  per  cent, 
Excelsior,  10  percent. 
Gimlet 

Clark's,  per  doz 0  65    0  90 

Diamond,  Shell  "       100    150 

Nail  and  Spike,  per  gross    2  25    5  20 

Blacking,  (Catchpole's). 

No.  1,  Egyptian  Blacking 9  00       dis.  26  per  cent 

2>  i  50  Door  Springs 

Torrey's  Rod,  per   doz 


per  cent. 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

CoflTee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.O   l  35 

No    2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60}  to  65  p.c. 
Cradles,  Grain. 
Canadian;  discount  25  to  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list,' 

dis.  40  per  cent. 
Hart  Mfg.  Co.,  (bolt  dies)  (Amer.  list) 


3rd 

4th 
5th 
6th 
7th 


4  70 

5  40 

5  90 

6  50 

6  9C 

7  7C 


Blind  Boilers. 

Annex    per  doz.     125 


Mascot 
Erminie 


1  35 
1  12 


2  00 
1  60 
4  00 


Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 

Carriage,  dis,  70  and  10  p.c. 
Tire,  dis  60  to  60  and  10  per  cent 
Stove,  dis.,   0  and  10  p.c. 


boxes  of  500  each,  10  gauge 0  35    Elevator,  dis.,  35  to  40  p.  c. 

Best  thick  white  card  wads,   in  Maohine,  dis.,  70  to  70  and  10  per  cent 

boxes  of  500  boxes.  8  t»auge 0  55                              .        »_      .  . 

Thin  card  wads  in  boxes  of  1000  Boring  Machines. 

each,  12  and  smaller  gauges...  0  20    Complete,  with  Augers,  ea.    5  00    7  5C 

Thin  card  wads  in  boxes  of  1000  Braces 

each,  10  gauge...... 0  25    Barber.8    I...     6  00    7  75 

Thin  card  wads  in  boxes  of  1000.  Barber's  Ratchet 10  00  11  00 

each, 8, gauge 0  45    Farm„rB. 2  00    2  75 


Chemically  prepared  black  edge 
grey  cloth  wads,  in    boxes  of  p.  M 
250  each- 
Hand  smaller  gauge 0  65 

9  and  10  gauge  0  75 

7  and  8  gauge 0  90 

5  and  6  gauge 1  10 

Superior  chemically  prepared 
pink  edge,  best  white  cloth 
wads,  in  boxes  of  250  each— 

11  and  smaller  gauge 1  15 

9  and  10  gauges 1  40 

7and8gauges 1  65 

and  6  gauges 3  90 

Anvils 

Per  lb 0  10    0  12} 

Anvil  and  Vice  combined 

each 4  50 

Augers. 

Gilmour's,  discount  50  per  oent. 

Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole, Vaughan's,  each    1  35    1  60 

Excelsior,  Jennings',   discount  50  pel 
cent. 

Awls. 

Sewing  per  gross... 

Pegging, 

Brad, 
"  handled  " 

Saddlers'  " 

Awl  Hafts 

Patent  Peg,  per  gross.... 
"     Sewing,  " 


Millar's  Falls  15  50  29  00 

Brackets — Shelf. 
Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n   0  85'  3  20 

Broilers. 
Light,  dis. 65  to  67}  per  cent. 
Reversible,  dis.,  65  to  67 J  per  cent. 
Vegetable,  per  doz.,  dis.  37}  per  cent 

Henis,No.8        "       6  00 

"     No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz    500    4    23 

Butts— Brass. 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  and  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 


Gas  Fittings  and  Staple   Brackets 

Jas.  Barwell,  Toronto— Dis.  20  to  25  p. 
c,  free  of  du^y.  Net  list  on  appli- 
cation. 

Glue  Fots. 

Tinned,     each    ':*:     30 

Enamelled"      0  55    ...... 

Grindstone  Fixtures. 

P.  S.  &  W. ,  per  doz 3  88     4  25 

Hammers — Nail. 
Maydole's    net  list  to  5  per  cent,  dis 
Can.  discount  25  to  27}  p.c 
Tack. 

Magnetic,  per  doz   l  10    l  50 

Sledge 

Canadian,  per  lb 0  12} 

Ball  Pean. 
English  and  Can.,  per  lb       0  25 
Handles. 

Axe        per  doz 00 

Store  door    "     i  00 

Chest,  per  doz  pairs  0  40 

Chisel. 

Firmer        per  gross 3  00 

Socket  Firmer    " 3  25 

Socket  Framing  per  gross    3  75 

Fork. 
C.  &  B., discount  35 percent.  to40p  c 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.c 

Saw. 

American,  per  doz  l  00 

Plane. 

American,  per  gross 3  15 

Hammer  and  Hatchet. 

American,  per  doz  0  50    0  8C 

Cross  Cut  Saw. 

Canadian  per  pair 0  18 

Hangers. 

Door  4  and  5  inch,  per  pair    0  40 
Lanes,  50  to  50  and  5  p.c. 
Hatchets. 


0 

13 

0  30 

3 

50 

1 

8(1 

2 

50 

4 

50 

8 

00 

5 

00 

Coil,    per  doz 0  88 

English,     "        2  00 

Draw  Knives. 
American,  dis.  70  and  10  p.c. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  per  doz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent 

Drill  Bit. 
Morse,  dis.  37}  to  40  per  cent . 
Standard,  dis.  47}  to  50  p.  c. 

Elbows — Stove  Pipe 
$1.00  to  $1.65  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30    0  6i 

Wine,  per  doz   130    2  25 

Star,  "  2  80    3  90 

FennsCorkstops,  No  2p.doz 1  70 

Petroleum,  per  doz 4  50    6  50 

Files  and  Rasps. 
Kearney  &  Foote's  discount  Am.  List 

57}  to  60  per  cent. 
Black  Diamond,  50  &  5  per  cent.  dis. 

to  50  and  7}  Amer.  List. 
Nicholson'sdis.,Amer.list,50,50and5    Can., dis   40  to  42}  p  c. 

per  cent.  Hinges. 

Toronto  File  Co..  50  and  10  to  60  p.c.     Blind,  Parker's, dis.  60  to 60  and  10  p.c 

Amer.  list                                                             "       hepard's  Noiseless,  dis.  60  pc 
Jowitt's.dis.Can.  list,  25pc.  to  27}  p.c.           "           "    Buffalo,  dis  60  to  70  p.c 
Globe  File  Co. 's  disc.  60  per  cent.             Light  T  and  strap,  dis  65  to  70  p.c 
Horse    Rasps,  Kearney  &  Foote's  dis    Heavy,  per  lb 03  3-5    0  043 

Am  list,  50  p.c.  to  50  and  10  p.c.              Screw   hook  and  hinge- 
Horse  Rasps, dis.  45  p.c.  Amer.Hellers         6  to  10  in.,  per  set 0  00    0  034 

Horse  Rasps,  Spencer's,  dis.  Can.  list       12  up  "        0  CO    0  022 

40  p.c.  Per  doz.  set 

Horse  Rasps,  Toronto  FileCo.,  50  and    Screw,  Eureka 1  13    180 


1  25 
3  75 


0  25 


0  80 


C  65 
0  65 
0  85 
3  60 
0  45 

r  7  25 


1  59 
1  25 
1  60 
7  3C 
1  60 


10  p.c,  Amer.  list 

Fluting  Machines. 

Each 0  60 

Forks. 
Hay, Manure,  etc,dis.40  to  45  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  57}  to  60  per  cent. 


Berlin   Bronzed,  dis.  70.  70  and  5 

cent. 
Gen  Bronzed, perpair  


0  40 


8  30 


Awl  and  Tool  Sets. 
Millar's  Falls,  per  doz ....    2  80 

per  box    6  00  12  00 


Can  Openers. 

Acme,  per  gross   9  00 

g  00  Sardin    Scissors, per  doz.    3  75 
Card. 

Horse,  per  doz 0  60 

Carpet  Stretchers. 

American,  per  doz 100 

Bullards  "      6  50 


50   to   50 


3  50 


Fast  Joint,  dis. 65  &  10  to  70  and  5  p.c 

"   ,6M107o°  7™  "2  %  pe°r    ShenFpld•s^Ligh't:nTng^Irs,: 

0  65  Fruit  Presses. 

Henis',  per  doz  3  25 

Enterprise,  discount  10  p.c. 

10  00   Shepard's  Queen  City,  dis.  15  p.c: 
4  50  Fry  Pans. 

Acme,  discount  55  to  60  per  cent 
Gauges — Marking,  Mortise,  etc. 
Stanley's,  dis. 50,  55 p.  c. 

1  50  Wire  Gauges 
....      Winn's  Nos.  26  to  33,  each     165 


1  00 


Gate, Clark's 150    2  20 

"      Shepard's,  dis  50  to  60  p.c 
jj  oo  Per  doz.  pairs 

Spring     1  35    1  40 

"    Shepard's  Samson  1  75    1  90 
Hoes. 

Garden,  M«r  ar,  etc.,  discount  40  to 
45  per  cent. 

Planter  doz 4  00    5  Ot. 

Hooks — Cast  Iron 

BirdCage,    perdoz 0  50    lit 

Clothes  Line,    "        0  27    0  63 

Harness,  "        0  72     0  88 

Hat  and  Coat,  per  gross      1  00    3  00 

Chandelier    perdoz 0  50    1  00 

Wrought  Iron. 
Wrought  Hooks  and  Staples,  Can. 

dis.  40  and  5  to  40and  10  per  cent. 
Wrought  Hooks  and  Staples,  Amer 
2  40      dis.  75  and  10  to  80  percent. 
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HARDWARE. 


Wire. 
Hat  and  Coat.dis.  56  to  60  p.c 

Belt,  perl, 000 0  60     2  70 

Screw,  bright,  Eng..  dis.  60  per  cent. 

Horse  Nails 
Canadian, dis.    60  to  60  and  2$  p.o. 
Horse  Shoes, 

F.O.B.  Toronto  &  Hamilton $3  80 

Snow,        "  "  ...     3  90 

F.O.B.  Montreal  15c.  less,  and  Lon- 
don oc.  more  than  above. 
Ice  Picks. 

Star,perdoz 3  00    3  25 

Kettles. 
Brass  spun,  7$  per  c.dis.  off  new  list 
Copper,  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 
American,  60  and  10  to  65  and  5  p.c. 

Keys 
Lock,  Can,  dis  50  p.c. 
Cabinet, Trunk,  and  Pad- 
lock, Am  per  gross 1  60     4  75 

Knobs. 
Door,  japanned,  and  N.  P.,  85  to  3  00 

per  doz. 
Bronze,  Berlin,  per  doz   ..    2  75    3  26 
Bronze  Gem,        "        ....    6  00    9  00 
Sava  "         ....     8  75  10  00 

Shutter    porcelain,  F  & 

It   screw,  per  gross SI  30    4  00 

Knives. 
Clauss,  bread, cake  and  paring  knives 

$7.20  per  doz.  nett. 
Hay  Knives,  spear  point,  L  or  T  hdle 
45  per  cent.  ais. 

Lightning,  per  doz .8  40    14  00 

Heaths,  45  per  cen  t.  dis. 
Ladles. 

Melting,  per  doz 170 

Lemon  Squeezers. 
Porcelain  lined,  per  doz 
Galvanized, 
King,  wood, 
"      glass 
All  glass,                      ' 
Lines. 
Pish,    pergross 105    2  50 


3  50 


3  30 


Oilers. 
McClary's  Galvan.  Iron 

Oil    Can,    with    Pamp, 

perdoz 19  50 

Zinc  and   Tin,  dis.   50,  50  and  10. 

Copper, per  doz 1  25    3  50 

Brass,  "       l  50 

Malleablu,  dis.  ab  per  ct. 

Pails. 
Galvanized,  perdoz  2  25 

Pencils. 

Dixon's,  per  gross 100 

"       Carpenter 2  25 

Picks 

Par  doz 

Picture  Nails. 
Porcelain  Head,  p.  gross 
Brass  Head,  " 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent    American  dis. 57$ 
Wood,  fancy  Canadian,  or  American 

35  to  37$  per  cent. 
Bailey's(StanR  &  L.Co.)42J  to 45 p.c 


Hand,  Disston's,  dis  15  p.c. 
S.  &  D  ,  dis.  35  pet  cent,  to  40  p  c. 
Cro3sCut,  Disston's,  per  ft.  35to55 
S  4  D   dis.   35  p  c.  on  Nos  2  and  3. 


6  00     9  00 


Hack, complete,  each 75 

"       frame    only  

Saw  Sets. 
''Lincoln"      McMillan    & 

Haynes,  per  doz 

Scales. 
Canadian  List,  dis.  40to40  and  5p.c 

Scale  Beams. 
Canadian,  B   S.  &  M.  dis.  40  p.  c. 

Scrapers. 
Box,    perdoz  2  10    4  5 


Trunk  Tacks,  dis.  57$  per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  62Vi   p 
Cigar  Box  Nails,  dis.  45  per  cent 


1  65 
40 


3  00 
1  00 


Foot 

Screens. 
Window,  patent,  perdoz 

Door,  per  doz 

Screw  Drivers. 
Sargent's,  per  doz 

Sc  I"  6  W  S 

Wood,  F.  H„  Iron,  and  Steel 
cent.,  dis 


40 


3  50     4  50 
10  75 

65    4  00 
80  per 


Miscellaneous,  dis.  15  to  17J  per  cent     Wood,  R.H.      "        75  per  cent.  dis. 
Bailey'sVictor.dis.  15  to  17$percent  "      p.  H.  ~ 


5  00 


4  50 


2  20 

5  60 

1  87 

3  85 

2  75 

2  90 

4  00 

4  50 

1  20 

1  30 

Plane  Irons. 

English,  per  doz 2  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.  dis 

37$,40p   c. 
Button's  Imitation,   per 

doz 5  oo    9  00 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  and  10  p.  c. 
Poppers. 

Corn,  square,  per  doz 135 

Pruning  Shears. 

Perdoz 4  00 

Pulleys 

Hothouse,  p6rdoz 

Axle 

Screw 

Awning 

Pumps. 


Brass  774 
••      R.  H  72i 

Diamond   Point  wood 


screw  nails 


bright,  dis.  77$  and  20  per  cent 


2  75    ShoeFinders'Taoks, 50  percent. 
75    Shoe  Nails,  Hungarian  Nails,  etc., 37$ 
per  cent. 

Tape  Lines. 
7  50    English,  ass  skin  perdoz.  82  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 
Chesterman  s,      each   ....    0  90    2  85 
steel, each  .    0  80    8  00 
Thermometers. 
Tin  case  &  dairy, dis. 75p.c 

Thimhles. 
Asbestos, filled,  per  doz. ,35  to  40  p  c. 

Ties. 
Cow, perdoz 1  ■;.     2  50 

Tinner's  Tools. 
P.S.&W.,netlist, 
Canadian  15  to  35  per  cent  dis. 

Tinware. 
S  tamped, dis.  Assn  list, 70,  and  12$  per 
cent,  to  70   and  25  p.c.  on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "        " 

Transom  Lifters 


Bench,  wood,  perdoz....    3  25    4  00    Payson  s,  S2.60  to  S5.00  per  doz 


55 


2  00 

5  50 

1  00 
33 

1  00 

2  50 


Chalk,         "  190 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &  Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,  40  to  42$  p.c. 

Padlock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17$  pc. 

Mallets. 
Tinvimiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory      "  1  25    3  75 

Lignum  Vitas,  "  3  85    5  00 

Caulking, each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 


Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  to  45  per  cent. 
Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis. 75  perceno 
B.  &  W.  N.  P  ,dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
-Etna,  dis.  75  @  to 75  and  10  percent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"       N.P„  70  per  cent. 
Clauss,  Full  nickel,  60  p.c.  off 

"      Japanned  handles,  67$  p.c.  off. 
Sheaves 

1  40 


Traps 

Game,Newhouse,dis33$  p.c.  to  35  p.c 
Game,  H  &  N.,  P.  S.  &  W.  or  Steel,  60 
and  10  to  67$  per  cent. 

Mouse,  per  doz  0  35    1  50 

Rat  "        2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 
German,  per  doz    4  75    9  00 


7  40    Rumsey  or  Canadian  Cistern  57$  to    Sliding  Door,  per  set    ... 
60  per  cent.  Shovels  and  Spade 

.„    Pitcher  Spout,  65  to  67$  p.c 

Canadian  Cistern  60  to  62$  p.  c.from 

factory. 
Canadian  Pitcher  Spout  67$  to  70  p.  c. 
from  factory. 

Punches 

Saddler's,     perdoz 1  00    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  per  inch     100 


1  15 

1  35 

2  30 
1  80 


Putty 

Bladder,  per  100  lbs lj        2 

Tins,  lbs   2  50     2  75 

Rail. 

Barn  Door,  per  foot 3  3$ 

Sliding  Door,        "       3J        33 

Lanes,  3|  to  lc.  ft. 

Rakes 


Enterprise,  American  dis     00  to  25  Cast  Steel  and  Malleable  Canadian 

per  cent.  dis.  list  dis.  40  to  45  per  cent. 

Home,  each Razors. 

Mincing-  Knives.  Boker's,                    perdoz    7  50  11  00 

American,  per  doz, 42    2  35  Wade  &  Butcher's      "          3  60  10  00 

Molasses  Gates.  „        .     ,       Razor  Strops. 

Stebbin's  Patent,  dis.  per  cent,  65  to  Currier  s,  per  doz      .   ....    1  25    3  60 

70  to  70.10  percent  ,             Rivets  and  Burrs. 

„  .,  *  mos.,  or  3  per  cent  cash  30  days. 

„    x  vt    >i    /t          ^a"8-  Copper  Rivets,  dis.  60  percent. 

Cut  Nails  (Iron)  Iron             "           "    55  and  10  p.c. 

1.  Either  Canada  or  Amer.    Pat'n.  Tinned  and  Black  Rivets  55&  10  d  c 

Basis— 50  to  60  dy 185    190  Burrs,  Iron,  50  and  10     ' 

40dy 1  90    * 


Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz 

"  tinned, 

Tin  Rim,  "  " 

"  black,       " 

Snaps 
Harness,  German,  dis  35  per  cent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  J  or  hi  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Per  lb 0  28    0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American 135    2  35 

Spoons  and  Forks. 
TeaSpoons  pergross    7  50 


21  00 
30  00 
24  00 


30  00 


1  95 

2  00 
2  05 
2  10 
2  15 
2  30 


2  40 
2  90 

2  40 

2  80 

3  50 


30  dy 1  95 

20, 16&12dy....     2  00 

10  dy 2  05 

8&9dy 2  10 

6&  7  dy 2  25 

2.  Amer.  Pattern  Only 

from  4  to  5  dy  ..    2  35 
3dy.  (lath) 2  85 

3.  Canada  Pattern  Only 

from  4  to  5  dy  ..    2  35 

3  dy.  (lath) 2  75 

3dy.  A. P.  Fine     3  45 
Cut  Nailststeel)  Add  10c.  to  the  prices 

in  list  for  iron  nails. 
Wire  Nails,    75,   10  and  5  per  cent  ; 
3  per  cent,  cash  delivered  in  lots 
of  10  kegs  or  more. 
Brads  &  Moulding  Nails,   75, 10  and 
5  per  cent,  from  new  list. 
Nail  Pullers. 

tierman  &  American «1  85    3  50 

Nail  Sets. 

pergross 
Square,  round  and  octa- 
gon   

Diamond 

Netting. 
Poultry,  65  to  65  and  5  per  cent. 

Oil. 
Canada  Refined  Oil  (Toronto)  14 

Carbon  Safety     "     0  17 

Canada  WW.     "      0  20 

American  W.W. "     0  25 

8  R,  Seal pergal  0  63    0  65 


7$ 
8 
18 

8J 
124 
06$ 


Terms,  4  mos.  or  3  p.c.  caBh  30  days 
Rivet  Sets. 
Canadian  dis.  30,  35  per  c. 

Rope         Per  lb. 

Sisal.    Manilla. 

7-16  in.  and  larger 

*£,  5-16,  %  in 

Cotton,  per  lb 

New  Zealand 

Russia  Deep  Sea,  per  lb. 

Jute    "    .. 

Rules. 
Boxwood,  dis.  80  to  80  &  10  p.c. 
Ivory,  dis  37$  to  40  per  cent 

Sad  Irons. 

Mrs.   Potts,  per  set       75 

"  N    P.         '  1  00 

Sad  Heaters. 

Dome,  Shepard's,  per  doz    4  75 

Sand  and  Emery  Parer. 

B.&  A.,  sand,  40  and  5to  46  per  cent. 

Emery,  per  quire 55        90 

Sash   Cord 

Perlb 22        50 

Sash  Locks 


Dessert 

Table       "      .... 
Dessert  Forks...         " 
Medium     "      ...         " 
Table  " 

Squares 

Iron,   perdoz   166    2  90 

Steel,  dis.  80  and  5  to  80  and  7tf  p.c. 


9i 

10 

20 

9 

13$ 

07$ 


5  00 


Try  and  bevel,  dis.  50  to  52$  percent 

Staples. 
Fence,  galvanized,  per  lb  3) 

Wrought  Iron,    dis.  80  to  80  &  5  p.  c. 
Stocks   and   Dies,  Amer.   dis.  25  p.c. 

Stove   Polish,   (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz 1  75 

No  1,  Stove  Paste,  per  gross 9  00 


Brade's 

D   &  S.,  discount  35  p.c, 
Triers. 

Butter,  per  doz 6  25 

Twines. 

Bag,  Russian,  per  lb 0  00 

Wrapp'g.mottl'd.pr.pack    0  50 

"         cotton,  per  lb..    0  17 

Mattress,  per  lb    0  33 

Staging        "         0  27 

Broom         "        0  30 

Binding,  Common  Sense-    

"         Blue  ribbon 

"         Red  cap 

"  Sterling   

"  Prison    

On  prison  made  twine  freight  is 
prepaid  to  any  railway  station  in 
Ontario. 

Vises. 

Hand, perdoz 4  00 

Bench,  parallel,  each 2  00 

Coach,  each  6  00 

Peter  Wright's,  per  lb 0  12 

Pipe,  each 5  50 

Saw, perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz    4  0"    8  50 

Washers  "Iron,"  40  per  cent.,  4  mos. 
or  3  percent. 

Well  Wheels. 
12  00    Amer., perdoz.  8,10  &  12  in.    3  38    6  Oo 
Wire. 
Brasg  Wire,  16  to  25  wire  gauge,  18  to 
24c.  lb. 

il  °° Copper  Wire,  17$  p.  c.  dis. 

00  uu Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
[In  lots  of  1,000  lbs.,  annealed  oiled, 
and  annealed  and  galvanized, freight 


00  10  50 


9  00 

0  21 
0  60 
0  18 
0  45 
0  36 
0  5t> 
6$ 
0  8 
0  7 
0  6\ 
0  8 


fi  00 
4  50$ 
7  00 
0  13 
9  00 


3  38    4  00 
12  00  15  00 


15 
0  18 
0  22 


Stone. 

Washita,  perlb 0  25 

Hindostan,  per  lb 0  06 

"  Slips,  per  lb 

Labrador,    perlb 

"         Axe,   "        

Turkey  '       

Arkansas  "      

Water-of-Ayr    "      

Scythe,  per  gross 3  50 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc 
Leather  Carpet,  35  per  cent. 


50 
07 

9 
0  13 

0  15 

0  50 

1  50 


}3$ 
3$ 


3f 
3% 

5 

4$ 

H 
3$ 


Triumph  and  Morris, dis  37$,  40per    Cut,  Carpet  Blued, gimp,  60  per  cent 

"  tinned,  dis.  70  per  cent. 

Swedes'  iron,  blued  or  tinned,  dis.  50 

per  cent. 
Upholsterers"  dis.  50  per  cent. 
Copper  Nails, dis.  62$  per  cent. 

"       Tacks,  45  per  cent. 
Clout  Nails,  dis.  60  to  67$  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  60  to  65  per  cent. 


cent. 

Kempshell's  dis.  40,  62$  per  cent 
Canadian,  dis.   45,50  p.  c 
Sash   Weignts. 

Sectional,  perlb 

Saws. 
Crossout,     McMillan      & 

Haynes,  per  ft  0  40 

"Empire"     EcMillan     & 

Haynes,  perdoz  


1} 


0  70 
7  50 


will  be  prepaid.] 

Bright,  Coppered  steel  and  spring  20 

Ser  cent  f.o.b.  Montreal,  Toronto  or 
Hamilton. 
Broom  Wire  5|  to  6Jc.  per  lb. 
Clothes  Line  Wire,  19  gauge,  per  doz 
coils 3  95 

Wire  Fencing. 
,     Galv.2barb,2$&5in.apart 

4  80           "      4       "     4   &  6  "       " 
"    Plain  twist,  all  deld 
"    Steel  thorn  and  rib- 
bon  

"Lock  Barb,"  4  point  

Ditto  Glidden  2  point  

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points 

-     Steel  staples  

0  10    Terms,  60  days  or  2  percent,  in  30  r 

5  00        days. 
Wire   Cloth 

Ordinary,  discount  25  p.c. 

Painted  Screen,  p.lOOsq.ft    185    190 

Wrenches. 
Acme,  35  to  37$  per  cent. 
Agricultural,  70  and  10  to  75  p.c. 
Standard,  dis.  60, 60  &  lOp.c. 
Coe'sGen'ne.dis.  32$  to  35 p.  c  dis. 
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VALUE  OF  BRITAIN'S  IRON  TRADE. 

THE  value  of  the  British  iron  and  steel 
trade  is  known  by  everybody  to  be 
great.  How  great  few  have  probably 
any  well  conceived  idea. 

To  secure  the  desideratum  the  London 
Statist  recent'y  induced  the  president  of  the 
British  Iron  Trade  Association,  Mr.  Jacks, 
M.P.,  to  make  an  investigation  and  give  the 
results  in  writing. 

The  task  was  an  arduous  one,  being  made 
all  the  more  so  from  the  fact  that  the  British 
Government  does  not  collect  and  furnish 
statistics  as  regularly  as  it  might. 

Mr.  Jacks'  estimate,  a  portion  of  which,  he 
warns  the  Statist,  is  guess  work,  is  based 
upon  the  year  1893,  which  everyone  knows 
was  one  of  the  worst  years  the  British  iron 
trade  has  experienced  for  a  long  time.  It  is 
therefore  to  be  regretted  that  the  investiga- 
tion was  not  canied  over  a  term  of  years. 

The  Staist  is  satisfied  with  the  result  of 
Mr.  Jacks'  labors,  for  it  says  :  "  Setting  out 
so  clearly  how  he  works,  it  is  easy  to  verify 
his  conclusions;  and  where  data  exist,  these 
seem  to  be  beyond  the  reach  of  very  serious 
criticism." 

An  interesting  feature  in  Mr.  Jacks'  re- 
port are  his  figures  relating  to  pig  iron  :  He 
shows  that  while  something  under  7,ooo,- 
000  tons  of  pig  iron  were  produced  last  year, 
only  about  13  per  cent,  of  that  quantity  was 
exported.  To  learn,  therefore,  that  about 
87  per  cent    of  the  whole  of  the  pig  iron 


was  worked  up  at  home,  will  probably 
be  a  surprise  to  a  good  many  people  in 
spite  of  Great  Britain's  well-known  reputa- 
tion as  a  manufacturer.  Mr.  Jacks  further- 
moie  shows  that  the  manufactures  of  iron 
are  more  largely  consumed  at  home  than 
abroad,  as  is  evidenced  from  the  following 
table,  which  accounts  for  the  disposal  of 
the  6,829,841   tons  of  pig  iron  produced  : 

Tons.  Tons.  £ 

Pig  iron  exported       ...  840,000     1,680,000 

Bessemer  steel     1,500,000 

More  pig  iron  required, 
say  10  per  cent.       ..       150,000 

1,650,000     6,750,000 

Open-hearth  steel       ...  1,456,000 
10  per  cent 145,600 

1,601,600     8,008,000 

Manufactured  iron     ...  1,259,00c 

10  per  cent 125,900 

1,384,90;     7,554,000 

Pig  iron  not  otherwise  accounted 

for,    and    presumably   used   in 

foundry  castings       i,353,34t     4,736,000 

6,829,841 

This  table  gives  the  value  put  on  material 
in  subsequent  processes  of  manufacture  : 

Tin  plates 450,000  tons  at  £7,    ^3,150,000 

Galvanized  steel  andiron..  280,000  tons  at  £y.  1,960,000 
Wire     70,000  tons  at  £9,  630,000 

,£34,468,000 
Additional   value  for  machinery,  cutlery,  etc., 

(pure  guess-work)  say 10,000,000 

,£44,468,000 


VAGARIES  OF  TURPENTINE. 

UNUSUAL  interest  has  the  turpentine 
market  elicited  of  late.  A  few  weeks 
ago  it  was  down  in  the  depths  ;  now 
it  is  riding  on  the  crest  of  a  bull  wave. 

For  the  cause  of  these  sudden  changes 
one  must  look  back  to  the  combination 
that  was  formed  by  the  factors  in  Savan- 
nah last  spring. 

The  object  of  that  organization,  it  will 
be  remembered,  was  to  control  the  output 
of  turpentine,  and  hence  fix  the  price  to 
suit  its  own  sweet  will. 

Powerful  was  the  combination,  and  soon, 
practically,  all  the  turpentine  in  the  South 
was  subject  to  it. 

Then  the  market,  which  had  been  de- 
cidedly bearish,  began  to  develop  bullish 
characteristics,  for  the  very  day  the  organ- 


ization was  effected,  prices  took  an  upward 
turn,  and  kept  in  that  direction,  although 
the  advances  were  not  made  sharply. 

The  organization  naturally  incurred  the 
displeasure  of  the  buyers  ;  but  in  the  early 
stage  of  the  advance  they  bought  some 
nice  round  lots.  Eventually,  however,  they 
decided  to  stay  out  of  the  market  and 
await  developments.  And  persistently  they 
carried  out  their  decision. 

As  a  result  of  the  attitude  of  the  buyers, 
stocks  began  to  accumulate,  unpleasantly 
fast  for  the  factors  and  pleasantly  so  for  the 
buyers.  On  September  ist  the  quantity  the 
factors  were  holding  aggregated  over  60,000 
barrels,  which  was  accounted  more  than 
they  were  capable  of  holding.  Neither  were 
they  capable,  but  they  were  not  prepared  to 
surrender  just  then. 

They  managed  to  sell  a  few  thousand 
barrels.  Then  they  advanced  prices  %c.  per 
gallon,  but  still  the  buyers  would  not  come 
in.  In  fact,  for  ten  days  after  September  1, 
not  a  sale  was  made. 

Soon  rumors  were  rife  that  the  combina- 
tion was  negotiating  for  the  sale  of  a  con- 
siderable block.  About  ten  days  ago  it  be- 
came known  that  the  deal  had  been  consu- 
mated.  It  was  for  30,000  barrels,  and  was 
on  export  account,  but  the  lowness  of  the 
price  received  created  a  surprise;  it  was  24^ 
to  24XC,  from  \%  to  2c.  per  gallon  below 
previous  sales,  5c.  below  the  combine's 
highest  figure,  and  occasioned  a  loss  of  $25,- 
000  on  the  amount  the  factors  expected  to 
receive  at  the  beginning  of  the  long  and 
exciting  fight.  In  spite  of  the  combination, 
it  is  asserted,  fully  one-third  the  season's 
output  has  been  sold  below  cost  of  produc- 
tion. 

In  Savannah  to-day  it  is  estimated  that 
there  are  but  two  or  three  thousand  barrels 
left  in  first  hands.  It  is  now  the  turn  of  the 
exporters  to  control  the  market,  and  the  re- 
sult is  shown  in  the  firmer  tone  that  has  de- 
veloped during  the  past  week. 

The  Toronto  market  has  not  been  materi- 
ally affected  so  far,  the  stocks  on  hand  here 
being  large. 
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HARDWARE 


A  MISTAKEN  IDEA. 

AN  impression  appears  to  obtain  in 
some  quarters  that  the  paramount 
object  of  the  convention  held  in  To- 
ronto last  week  was  to  deepen  the  canals  on 
the  St.  Lawrence  system  in  order  to  bring 
the  entreport  of  the  country  some  hundreds 
of  miles  further  west— to  Toronto,  for  in- 
stance. 

This  is  a  mistaken  idea.  Anyone  who  fol- 
lowed the  discussion  scarcely  needs  not  be 
told  this  while  the  co-operation  in  the  deli- 
berations of  delegates  from  Chicago,  Duluth, 
Minneapolis  and  St.  Paul  gives  the  asser- 
tion a  further  denial. 

The  convention  was  to  discuss  ways  and 
means  of  enlarging  and  deepening  the  water- 
ways from  the  head  of  inland  navigation  to 
the  sea,  and  thus  creating  the  desideratum 
of  lower  freights  for  the  products  of  the 
"Golden  West." 

There  are  men  who  dream  of  seeing  ocean 
vessels  of  mammoth  proportionsloading  and 
unloading  freight  at  Toronto,  Hamilton, 
Chicago,  Duluth  and  othef  inland  cities. 
And  he  would  be  a  rash  man  who  would  say 
that  such  things  cannot  be.  But  it  is  an- 
other thing  to  ascribe  as  the  object  of  the 
convention's  existence  the  furtherance  of 
this  scheme. 

What  theconvention  was  concerned  about, 
and  what  the  association  which  emanated 
from  it  has  set  iself  to  accomplish  is  the 
getting  of  the  big  grain-carrying  vessels  that 
ply  the  upper  lakes  down  to  the  entreports 
without  breaking  bulk  and  not  the  entreports 
into  the  upper  lakes.  And  this  will  redound 
to  the  advantage  of  the  entreports  as  well 
as  to  the  farmers,  the  vessel-owners,  and 
the  trade  of  the  country  in  general. 


retail  drug  business  in  King  street.  Not 
satisfied  with  his  drug  business  alone,  he 
started  a  so-called  wholesale  grocery  ware- 
house in  Front  street,  still  retaining  his  drug 
business.  The  "wholesale  grocery  ware- 
house" is  alleged  to  have  been  nothing 
short  of  a  supply  house  for  the  Patrons. 

At  any  rate,  as  a  wholesale  grocer,  Mr. 
Dilworth's  career  was  comparatively  brief. 
In  a  word,  he  failed  ;  and  dragged  down 
with  him  his  drug  business,  but  the  building 
in  whirh  the  drug  business  was  carried  on 
he  tried  to  save  by  conveying  it  to  his  wife. 
Against  this  the  creditois  demurred.  And 
last  week  the  courts  sustained  them,  declar- 
ing the  transfer  fraudulent  and  void.  It  is, 
however,  but  fair  to  state  that  Mrs.  Dil- 
worth  had  a  claim  for, $4,300  against  her 
husband's  estate,  which  the  court  allowed. 

The  man  who  conveys  any  part  of  his  as- 
sets to  his  wife  or  anybody  else  is  a  thief, 
and  the  law  should  treat  him  as  such  ;  but 
the  trouble  is  he  is  looked  upon  more  as  an 
acute  financier  than  what  he  really  is,  an 
appropriator  of  other  men's  goods. 

The  law  should  do  with  the  man  who  at- 
tempts to  defraud  his  creditors  out  of  $4,000 
the  same  as  it  would  with  the  man  who 
steals  $4  :     Put  him  in  jail. 


in  delivery.  Even  if  a  consumer  has  the 
recourse  of  purchasing  from  another  con- 
cern and  charging  the  difference  in  price  to 
because  of  greater  assurance  of  promptness 
the  delinquent  manufacturer,  he  is  compen- 
sated in  very  small  part  for  the  delay  to 
which  he  may  have  been  subjected,  and  per- 
haps for  lost  opportunities  for  marketing  his 
own  goods. 


DISHONEST  DEBTORS. 

IT  is  a  serious  thing  when  the  tide  turns 
against  a  man  in  business.  But  it  is 
a  still  more  serious  thing  when  the 
merchant  thus  placed  resorts  to  dishonest 
practices  in  order  that  out  of  the  wreck  he 
may  save  unto  himself  the  lion's  share,  leaving 
the  remnants  for  his  creditois  to  gather  up. 

One  of  the  methods  commonly  practised 
for  accomplishing  this  end  is  the  transfer- 
ence by  the  insolvent— yes,  and  by  the  sol- 
vent, too— of  real  estate  to  his  wife. 

Sometimes  the  court  defeats  these  little 
games.  We  had  an  evidence  of  this  in  To- 
ronto last  week. 

Joseph  Dilworth  carried  on  for  a  number 
of  years  a,   seemingly   at  least,   successful 


MANUFACTURERS'    REPUTATIONS. 

THE  reputation  of  a  manufacturer  de- 
pends not  alone  upon  the  quality  of 
his  goods  but  also  to  a  great  measure 
upon  the  fidelity  with  which  he  adheres  to 
the  exact  terms  of  contracts  made,  remarks 
Iron  Age.  Prompt  delivery  is  no  small 
item  to  consumers  who  depend  upon  the 
regular  receipt  of  material  to  enable  them 
in  turn  to  fulfill  their  obligations  to  another 
set  of  patrons.  It  has  grown  to  be  quite  a 
common  practice,  and  a  most  unfortunate 
one,  for  manufacturers  to  defer  deliveries  on 
contracts  taken  at  extremely  low  prices  if 
they  see  opportunities  to  sell  to  other  con- 
sumers at  an  advanced  price.  Plausible  ex- 
cuses are  made,  of  course,  in  order  to  satisfy 
the  customer  who  is  made  to  wait,  because 
it  is  not  the  intention  to  abandon  his  busi- 
ness but  to  fill  his  order  as  it  proves  con- 
venient. There  are  notable  exceptions  to 
this  reprehensible  course  of  procedure,  and 
the  trade  in  time  grows  to  make  discrimina- 
tions in  favor  of  those  who  faithfully  carry 
out  their  contracts  even  if  advances  in  raw 
material  should  cause  considerable  loss.  In- 
stances have  cropped  out  lately  in  which 
very  low  quotations  by  certain  establish- 
ments have  not  secured  business  that  had 
been  confidently  expected  on  such  a  basis. 
It  was  placed  elsewhere  at  a  somewhat 
better  price,  not  on  account  of  quality  but 


OCEAN  TO  OCEAN. 

Mr.  J.  Cameron,  representing  several  trade 
journals  published  in  Toronto  by  The  Mac- 
Lean  Publishing  Co.,  was  in  town  on  Friday 
last.  The  journals  are  The  Hardware 
Merchant,  The  Canadian  Grocer, 
Books  and  Notions,  The  Dry  Goods 
Review  and  Printer  and  Publisher. 
He  got  a  large  list  of  new  subscribers  in 
town,  and  many  renewals.  The  journals 
are  all  very  helpful  to  the  respective  busi- 
nesses, and  should  receive  large  circulations. 
Mr.  Cameron  will  go  as  far  as  Victoria. — 
Elkhorn  (Man.)  Advocate. 

Mr.  J.  Cameron,  representing  the  Mac- 
Lean  Publishing  Co.,  Toronto,  Trade  Jour- 
nal Publishers,  was  in  town  last  week.  He 
is  going  through  to  the  coast,  and  states 
that  so  far  he  has  met  with  nothing  but 
praise  of  the  several  journals  published  by 
his  company.  As  regards  Printer  and 
Publisher,  we  may  say  we  are  more  than 
satisfied  with  it,  and  consider  no  printer 
should  be  without  it. — Virden  (Man.)  Ad- 
vance. 


A  SPEAKING  WATCH. 

To  the  ingenuity  of  inventors  there  is 
hardly  any  limit.  It  would,  however,  be  a 
mistake  to  say  that  all  inventions,  whether 
in  the  bud  or  in  blossom,  are  as  desirable, 
practically  speaking,  as  they  may  be  ingeni- 
ous in  conception.  The  London  Standard 
says,  for  instance,  that  a  watchmaker  at 
Geneva  proposes  to  make  a  chronometer 
which  will  speak,  instead  of  ringing,  the  time, 
when  the  bottom  is  pressed.  He  has  de- 
voted a  great  deal  of  patient  study  to  his  in- 
vention, the  speiking  process  being  pro- 
duced by  means  of  a  small  revolving  phono- 
graphic plate  in  which  presses  a  small  piece 
of  steel.  The  vibrations  resulting  give  rise 
to  words  denoting  the  exact  time.  On  the 
perfection  of  inventions  of  this  class — that  is 
to  say,  of  what  may  be  called  the  curious 
rather  than  the  useful  order — much  time  and 
study  are  spent  without,  it  appears  to  us, 
much  compensating  advantage.  A  speak- 
ing chronometer  would  certainly  be  a  curios- 
ity in  its  line,  but  nothing  more,  since  all 
most  people  want  to  know  is  the  exact  time, 
and  whether  they  are  apprised  of  the  hour 
by  ringing  or  by  words  matters  little.  The 
Geneva  watchmaker  is  said  to  have  grown 
wasted  and  worn  in  the  pursuit  of  his  hobby 
— the  production  of  a  perfect  speaking  time- 
piece which  he  has  not  yet  succeeded  in 
making. 


HARDWARE) 


THE  ELECTRIC  BRAKE. 

AT  the  annual  meeting  of  the  Can- 
adian Electrical  Association  held 
last  week  in  Montreal  a  paper  was 
read  by  Elmer  A  Sperry,  of  Cleveland, 
Ohio, on  "The  Electric  Brake  in  Practice." 
It  was  a  contribution  which  possesses  deep 
interest  for  all  towns  and  cities  where  elec- 
tric street  cars  are  operated. 

In  the  course  of  his  remarks  Mr.  Sperry 
said  :    "  Examination    of    accounts    of    the 
electric  street  railway  companies  of  our  large 
cities    reveals    the    fact    that    the    item  of 
damage,  already  very  great,  is  one  of  grow- 
ing importance      Investigation    of  the  cir- 
cumstances    and     detailed     statements    of 
numerous  items  taken  at   random    from  the 
damage  account  points  at  once  and  in  no  un- 
certain way  to  the  inefficiency  of  the  present 
hand  brake.     In  many  instances,  could  the 
car  or   train    have    been    stopped    with'n  a 
comparatively  short  distance,  the   accident 
and  resultant  damages  would  have  been  en- 
tirely averted.     The   first  investigation  led 
to  others  with  the  same  result,  and  in  con- 
sequence   the  writer    is    prepared  to  show 
that   nearly  85    per  cent,  of    the  accidents 
directly  occurring  are  due   to  the  inefficient 
operation  of  brakes.    The  growing  frequency 
of  accidents   and  the    constantly  increasing 
demands  of  the  public  for  damages,  are  in- 
dications   that    have     not    been    made    to 
impress  the  mind  of  the  engineer,  or  I  am 
sure  adequate  means  would  have  been  forth- 
coming for  the  correct  on  of  so  grave  a  fault 
inherent  in  all  the  present  systems  of  power- 
operated  street  cars.    Some  of  our  municipal 
authorities  are  taking  action  with  reference 
to  the  increasing  frequency  and   severity  of 
accidents,  and  although  no  thorough  scien- 
tific investigation   of  the   matter   has  been 
published,    yet    it    is    a  startling  fact  that 
with  the  present  hand    brakes   no    electric 
or    other    equipment    to-day    stands    pro- 
vided with  anything  in  the  line  of  an  emerg- 
ency brake.     In  so  grave  and  urgent  a  case 
what  can  be   done  in   the  line  of  remedy  ? 
The  question  naturally  arises,  will   any  sys- 
tem  of   braking  worked  upon   in    connec- 
tion with  the  ordinary   wheel   of  a  vehicle 
be  sufficient   for  the   stop  required  ?     The 
popular  notion  that  most  accidents  are  due 
to    brake    failure    is   true,    but    in    a    way 
that  is  little  understood,  the   failure  being 
one  of  degree.     It   may  not  be  known  that 
under   proper  and  standard  conditions  any 
car  or  train  may  be  brought  from  a  speed  of 
ten  miles  an  hour  to  absolute  rest  inside  of 
ten  feet.     It   is   not   generally    appreciated 
that  the  wheel  brake  has  ample  capacity  to 
accomplish  this.     The  former  investigations 
of  the   writer  with   reference   to    adhesion 
under  conditions  of  acceleration  and  retard- 
ation, climbing  and  descending  hills,  afford 
ample  proof  that  the  rail  adhesion  through 
the  wheels  gives  the  brake  more  than  capa- 
city sufficient  to  accomplish  this  result." 
Mr.  Sperry   then  went  en  to  describe  an 


electric  brake  with  which  he  had  been  ex- 
perimenting, and  said  :  "  The  electric  brake 
under  discussion  has  been  operated  over  a 
year  on  equipment  upon  different  roads 
from  electricity  generated  per  se,  being  en- 
tirely independent  of  the  trolley  connection, 
the  braking  current  not  being  derived  from 
the  central  station,  but  produced  by  the 
power  of  the  moving  car,  which  power  it  is 
desired  to  get  rid  of  or  destroy.  The  brake 
thus  operates  equally  well  with  the  trolley 
off,  and  the  trolley  current  has  nothing  at  all 
to  do  with  the  car  while  the  brake  is 
being  operated,  except  possibly  to  main- 
tain the  light  circuit.  The  electric  brake 
at  the  same  time  is  entirely  independent 
of  the  hand  brakes,  which  may  or  "may  not 
be  present  upon  the  equipment." 

In  concluding  his  paper  Mr.  Sperry  sum- 
med up  the  advantages  found  to  result  from 
the  practical  use  of  the  electric  brake,  as 
compared  with  former  brake  systems,  and 
its  qualities  as  an  accident  preventer,  as  well 
as  its  general  commercial  value,  as  under  : 
The  certainty  of  its  operation  ;  the  enormous 
power  at  instant  command  and  under  per- 
fect control  ;  the  absence  ot  all  power 
absorption,  at  moneyed  cost,  from  the 
central  station  ;  its  high  efficiency,  being  far 
superior  to  compressed  air,  as  shown  in 
numberless  instances  where  electricity  had 
replaced  air  ;  its  extreme  simplicity  ;  two  to 
three  fold  saving  in  wheels  ;  entire  saving 
in  brake-shoes  ;  lubrication  of  brake  face  and 
practically  no  wear,  either  wheel  or  magnet; 
absolute  silence  of  operation  and  release, 
there  being  no  hissing  to  frighten  horses  on 
the  streets  ;  the  low  electric-motive  force  at 
which  it  operates  ;  the  ease  of  its  applica- 
tion and  control  ;  conserving  strength  and 
prolonging  the  usefulness  and  life  of  the 
motormen  ;  the  smoothness  of  its  operation; 
the  fact  that  it  cannot  cause  flat  wheels. 


according  to  the  reports  of  the  United  States 
Commissioner  of  Navigation,  is  as  follows  : 

Net 

Number.  Tonnage. 

1889 225  107,080.30 

1800 218  108,515.00 

1891 204  111,856.45 

1892 169  45,168.98 

l893 175  99.27r.24 

Totals 991     471,891.97 


VESSELS  ON  THE  GREAT  LAKES. 

The  books  of  the  United  States  Treasury 
Department,  says  Iron  Age,  contain  the 
names  of  3,761  vessels  of  1,261,067.22  gross 
tons  registered  in  lake  trade.  The  lakes 
have  more  steam  vessels  of  1,000  to  2,500 
tons  than  the  combined  ownership  of  this 
class  of  vessels  in  all  other  sections  of  the 
country.  The  number  of  steam  vessels  of 
1,000  to  2,500  tons  on  the  lakes  on  June 
30,  1893,  was  318  and  their  aggregate  gross 
tonnage  525,788.57.  In  all  other  parts  of 
the  country  the  number  of  this  class  of 
vessels  was,  on  the  same  date,  211,  and  their 
gsoss  tonnage  314,016.65.  The  classification 
of  the  entire  lake  fleet  on  June  30,  1893,  was 
as  follows  : 

Gross 
Class  Number.        Tonnage. 

Steam  vessels 1,731  828,702.29 

Sailing  vessels 1,205  3r7.789.37 

Canal  boats 743  76,843.57 

Barges 82  37,731. 99 

Totals 3,761         1,261,067.22 

The  gross  registered  tonnage  of  vessels 
built  on  the  lakes  during  the  past  five  years, 


O' 


TALKS  WITH  GRIMSBY  RETAILERS. 

€  •  y^"~X  H  trade  is  fair,"  said  Mr.  Forbes 
to  Hardware's  representative. 
"  We  have  not  felt  the  depres- 
sion here  nearly  as  much  as  they  did  in  the 
surrounding  towns  and  cities.  There  is 
now  no  money  in  storekeeping,  anyhow. 
Not  long  ago  we  could  make  money  here, 
but  now  we  have  far  too  many  stores  for  the 
population.  I  think  it  is  the  grocery  and 
hardware  departments  of  our  boards  of 
trade  in  the  large  cities  that  are  to  blame  for 
the  depression  in  trade  in  the  country  towns. 
For  instance,  a  man  will  save  up  (perhaps 
borrow)  one  or  two  hundred  dollars,  go  to 
the  city,  buy  a  stock  and  start  up  in  a  town 
where  another  store  is  not  needed.  If  the 
members  of  the  Board  of  Trade  would  look 
into  the  matter  before  selling  him  goods  and 
see  if  the  town  needed  another  store,  it 
would  probably  prevent  several  failures. 
The  Boards  of  Trade  should  be  able  to  pick 
out  a  town  or  settlement  that  needs  a  store 
and  send  the  new  beginner  there,  where  he 
could  benefit  himself  and  those  about  him. 
Another  thing  which  I  think  should  be 
abolished  from  the  country  is  the  Division 
Court.  A  merchant  who  is  now  giving 
credit  to  doubtful  persons  simply  because  he 
knows  he  can  sue  for  the  money,  would,  if 
there  were  no  Division  Courts,  run  a  strictly 
cash  business,  which  would  be  far  more 
satisfactory  for  all  parties  concerned.''  Mr. 
Forbes  carries  a  large  and  well-assorted 
stock  of  hardware  and  groceries,  with  books 
and  stationery  as  a  side  line. 


"  Oh,  trade  is  quiet,"  said  Mr.  Mihell. 
"  It  is  too  early  for  stoves  to  begin  moving, 
and  there  has  not  been  so  much  building 
going  on  here  this  season  as  usual.  We  do 
all  the  tin  roofing  there  is  to  do  round  here, 
as  we  have  no  competition  between  Hamil- 
ton and  St.  Catharines.  We  cannot  com- 
plain. As  to  tinware,  there  is  nothing  in  it 
outside  repairing,  for  we  can  buy  cheaper 
than  we  can  make  ourselves,  and  people  will 
not  pay  the  price  for  a  hand-made  article 
The  little  business  we  do  here  in  stoves  is 
steady,  on  account  of  the  Park  in  the 
summer  and  our  home  trade  in  winter,  but, 
as  a  rule,  when  a  man  wants  a  stove  and  has 
the  money,  he  goes  to  Hamilton  or  St. 
Catharines,  where  he  has  a  large  assortment 
to  pick  from  ;  but,  if  he  wants  credit,  he 
comes  to  us,  and  if  we  see  fit  to  let  him  have 
it  we  do  so,  and  if  not,  he  goes  without." 
Mr.  Mihell  has  been  in  business  In  his 
present  stand  for  the  past  thirty  years,  and 
has  gained  the  high  esteem  of  all  with 
whom  he  does  business. 

A  by-law  has  been  passed  in  the  town  of 
Grimsby  enforcing  the  early  closing  law  in 
all  the  shops. 


HARDWARE 


THE  TARIFF  AND  MASSEY-HARRIS 
COMPANY. 

HARDWARE  last  week  published  Mr. 
Massey's  reasons  for  proposing  to  re- 
move his  factory  from  Toronto  to  the 
United  States.  We  now  give  a  statement 
made  by  Hon.  Geo.  Foster,  Minister  of 
Finance,  to  a  reporter  regarding  the  Can- 
adian and  United  States  tariffs  in  their  bear- 
ing upon  such  materials  as  enter  into  the 
construction  of  agricultural  implements,  pur- 
porting to  show  that  it  is  not  on  account  of 
the  tariff  that  the  Massey- Harris  Co.  pro- 
pose to  depart  to  the  States.  Mr.  Foster 
said  :  "  If  I  am  right  in  that  assumption,  it 
is  unfortunate  that  Mr.  Massey  was  so  ivide 
of  the  mark  in  relation  to  his  facts.  It  is 
true  that  last  session  we  reduced  the  duty 
on  agricultural  implements  from  35  to  20 
per  cent.,  but  it  is  not  true  that  we  kept  the 
duty  on  raw  materials  as  high  as  ever.  On 
the  contrary,  there  were  heavy  reductions 
in  the  duties  on  what  he  calls  his  raw 
material  all  along  the  line.  Let  us  com- 
pare the  duties  on  some  of  them  as  they 
exist  to-day  and  as  they  existed  before 
the  la^t  session  of  Parliament.  Pig  iron 
bears  the  same  duty  that  it  did  before. 
Puddled  bar  was  reduced  from  $9  per  ton  to 
$5,  a  cut  of  nearly  one-half.  Iron  or  steel 
bar  was  reduced  from  $13  per  ton  to  $10  ; 
flat  iron,  not  thinner  than  16,  from  $13  to 
$10;  sheets  of  17  gauge  and  thinner,  hoop 
and  band  iron,  which  were  formerly  30  per 
cent,  ad  valorem,  were  reduced  to  5  per 
cent.;  all  forgings  of  iron  and  steel,  formerly 
dutiable  at  i}4c.  per  pound,  were  reduced  to 
35  per  cent.,  but  not  less  than  $15  per  ton. 
Malleable  iron  castings  were  reduced  to  25 
per  cent,  from  $25  per  ton,  which  was  in 
some  cases  nearly  double  the  present  du'y, 
and  considerable  reductions  took  place  in 
the  duty  on  screws,  nails  and  hardware  of 
all  kinds.  Now,  if  Mr.  Massey  was  able  to 
export  manafactured  goods  to  the  value  of 
over  half  a  million  of  dollars  under  the  old 
duties,  what  prevents  him  from  doing  still 
better  under  the  new  and  reduced  duties  ? 
Mr.  Massey  is  also  represented  as  saying 
that  raw  materials  in  the  United  States, 
under  the  new  Democratic  tariff,  cost  less 
than  in  Canada,  thus  leaving  his  readers  to 
infer  that  it  is  on  account  of  that  tariff  that 
the  raw  materials  are  cheaper  in  the 
United  States.  Mr.  Massey  knows  well 
that  such  is  not  the  case.  He  knows, 
if  he  has  looked  at  the  United  States  tariff 
at  all,  that  on  all  the  important  raw 
materials  that  enter  into  goods  such  as  he 
manufactures  the  duty  is  very  much  higher 
than  the  present  Canadian  duty.  For  in- 
stance, although  pig  iron  remains  in  the 
United  States  at  the  same  duty  of  $4  per 
ton,  which  is  equal  to  the  Canadian  duty,  on 
the  other  side  of  the  line  puddled  bars  are 
$10  per  ton,  as  against  our  $5.  Bar  iron 
and  flat  iron  is  $12  per  ton,  as  against  our 
$10  ;  castings  of  malleable  iron  are  $18  per 


ton,  as  against  our  25  per  cent.;  bolts  are 
$30  per  ton,  against  the  Canadian  duty  of  1 
cent  per  pound  and  20  per  cent.;  forgings 
of  iron  and  steel  are  $24  per  ton,  as  against 
our  $15,  while  sheets  and  flats  of  iron  or 
steel  vary  from  $12  per  ton  to  $20  per  ton, 
as  against  a  duty  of  $10  per  ton  in  the  one 
case  and  5  per  cent,  in  the  other,  in  this 
country.  It  is  difficult,  therefore,  to  under- 
stand how  Mr.  Massey  can  say,  as  reported, 
that  the  difference  between  the  Canadian 
duty  and  the  new  United  States  duty  is  at 
least  50  per  cent.,  and  by  that  much  higher 
in  Canada.  Certainly,  from  the  facts  of  the 
case  as  given,  there  is  nothing,  so  far  as  the 
duties  of  the  two  countries  are  concerned, 
which  makes  the  manufacture  of  agricultural 
implements  cheaper  in  the  United  States 
than  in  Canada. 

"  If  higher  duties  make  the  cost  of  articles 
higher,  then  the  advantage  in  that  respect  is 
certainly  not  with  the  United  States,  but 
with  Canada.  If,  however,  Mr.  Massey 
means  to  say  that  certain  raw  materials  are 
cheaper  in  the  United  States  than  in  Can- 
ada, he  gives  away  the  argument  that  high 
duties  necessarily  mean  a  high  cost,  and 
points  out  the  lesson  that,  by  a  protective 
policy  rigidly  and  for  a  long  time  pursued, 
the  United  States  have  so  developed  their 
iron  industry  as  to  be  able  to  produce  a 
manufactured  article  at  a  low  price.  Canada 
has  invaluable  resources  of  iron  ore  and  is 
trying  to  develop  them  so  that  by  and  by  we 
may  have  here  one  of  the  most  important  of 
all  industries  and  some  which  will  give  Can- 
ada cheap  iron  as  well.  But  a  fair  compar- 
ison of  the  prices  of  all  articles  going  into 
the  manufacture  of  agricultural  implements, 
as  between  the  United  S  ates  and  Canada 
for  the  past  two  years  and  the  present  w  11 
show  that  there  is  no  greater  disparity  now 
than  during  the  past  two  years,  and  yet  dur- 
ing this  period  Mr.  Massey  has  held  his  own 
and  exported  over  a  half-millon  dollars  worth 
yearly.  Evidently  it  is  not  the  tariff  which 
makes  the  proposed  change  more  desir- 
able." 


CANADIAN  VS.  FOREIGN  CEMENT. 

THE  manufacturers  of  Canadian  ce- 
ment are  protesting  against  the 
action  of  the  Dominion  Government 
in  awarding  a  contract  to  a  Montreal 
firm  for  11,000  barrels  of  Belgian  cement, 
in  the  face  of  the  fact  that  cement  of 
the  best  quality  is  now  manufactured  in 
Canada,  and  that  the  most  of  the  Cana- 
dian cement  works  are  at  present  shut 
down  for  want  of  orders.  It  is  further 
pointed  out  that  the  stave  mills  in  Western 
Ontario  are  also  closed  down  in  consequence 
of  the  inactivity  among  the  cement  manu- 
facturers who  are  purchasers  of  a  large  part 
of  their  product. 

The  protest  of  the  cement  manufacturers 
seems  a  reasonable  one.  Recent  tests  of  the 
cement  used  in  making  concrete  pavements 


in  the  city  of  Toronto,  showed  the  cement 
made  in  Canada  to  be  as  durable,  if  not 
more  so,  than  the  foreign  material.  In  view 
of  this  what  necessity  is  there  for  the  govern- 
ment engineers  to  pass  by  our  home  manu- 
facturers. A.  Blue,  of  the  Ontario  Depart- 
ment of  Mines,  in  a  paper  read  a  few  days 
ago  before  the  Mining  Association,  made 
the  surprising  statement  that  of  the  150,000 
barrels  of  cement  used  in  making  concrete 
for  street  construction  in  Toronto,  only 
4,000  barrels  had  been  native  cement. 
There  was,  he  urged,  no  reason  why  we 
should  have  to  go  abroad  for  Portland  ce- 
ment, as  in  Ontario  we  had  an  abundance 
of  raw  material  for  producing  it. — Canadian 
Architect  and  Builder. 

A  letterin  the  Empire,  signed  "  Canadian 
Cement,"  referring  to  the  same  matter  says  : 
"  Let  me  inform  you  that  the  cement  manu- 
facturers of  Canada  are  practically  doing 
nothing  at  the  present  time.  Most  of  their 
works  are  shut  down.  Let  me  also  inform 
you  that  the  stave  mills  of  Essex  county  and 
vicinity  are  also  practically  doing  nothing, 
most  of  them  are  shut  down,  and  it  is  from 
them  we  procure  material  to  make  our  bar- 
rels. And  our  dear,  paternal  Dominion 
Government  deem  it  the  proper  thing  to 
boom  the  cement  mills  and  stave  works  of 
Belgium.  They  must  be  very  much  inter- 
ested in  Belgium,  when  they  use  its  inferior 
cement  in  preference  to  our  Canadian  pro- 
duct. Let  me  tell  you  and  the  Dominion 
Government  that  the  makers  of  cement  in 
Canada  can  produce  and  are  producing  a 
better  cement  than  the  Belgian." 


PROF.  JACOB  ON  VENTILATION. 

In  a  recent  address  before  the  Yorkshire 
Engineering  Society,  England,  Professor 
Jacob  declared,  according  to  an  exchange, 
that  six  parts  of  carbonic  acid  g3s  in  10,000 
in  an  atmosphere  are  not  obnoxious,  but 
twelve  parts  give  rise  to  objectionable  odor, 
and  as  the  greater  part  of  the  air  of  a  room 
in  supposed  circulation  is  really  stagnant — 
this  stagnation  very  commonly  extending 
beyond  the  limits  of  the  breathing  line — the 
admission  of  cold  air  at  the  base  of  the  walls, 
with  exit  from  the  ceiling  line,  does  not 
necessarily  ventilate  the  room.  In  regard 
to  the  propulsion  and  suction  systems,  he  re- 
marks that  there  are  objections  to  the  long 
air  passages  of  the  former,  that  the  useful 
area  of  such  passages  may  be  considerably 
reduced  by  sharp  bends,  and  in  pipes  with 
elbows  at  right  angles  the  reduction  of  avail- 
able area  is  as  much  as  25  per  cent.  For 
efficient  means  of  ventilating  and  heating, 
Professor  Jacob  urges  that  heating  radiators 
should  be  so  arranged  that  the  incoming 
cold  air  can  be  drawn  over  the  radiators  if 
necessary,  or  deflected  partly  over  the  coils, 
or  not  at  all  ;  it  is  better,  also,  to  arrange 
the  heating  coils  in  sections,  so  that  part 
can  be  cut  off  from  the  heating  supply. 
Thus,  if  the  temperature  of  the  air  on  pass- 
ing over  the  coils  be  greater  than  that  of 
the  air  in  the  room  it  will  rise,  and  in  ortler 
to  promote  Us  circulation  it  is  to  be  drawn 
from  the  bise  of  the  wall  opposite  which  it 
enters  ;  if  colder,  then  otherwise. 


HARDWARE 


CHEMISTRY  IN  THE  FOUNDRY. 

THE  discussion  which  has  arisen  re- 
garding the  value  of  chemical  work 
in  an  iron  foundry  is  of  much  interest, 
inasmuch  as  it  is  following  the  same  lines 
that  were  advanced  when  the  desirability  of 
a  chemist  at  blast  furnaces  and  mills  was 
being  considered,  says  Engineering  and 
Mining  Journal.  At  that  time  the  older 
furnacemen  believed  that  the  only  way  in 
which  ores,  fuel  or  flux  could  be  tested  with 
any  degree  of  accuracy  was  to  put  them  to 
trial.  The  reason  for  this  was  not  so  much 
in  their  natural  objection  to  new  methods, 
but  because  the  great  majority  of  them  were 
unable,  through  lack  of  knowledge,  to 
properly  apply  the  figures  given  them. 
Further  than  this,  as  the  application  of 
chemistry  in  practical  detail  to  furnace 
work  was  new,  there  was  comparatively 
It  le  but  experimental  or  theoretical  data  to 
guide  the  chemist  or  ironmaster,  and  each 
had  to  apply  it  as  judgment  dictated.  In 
each  specific  instance  its  application  had  to 
be  learned  by  experience. 

In  many  cases  the  early  work  resulted  in 
the  discomfiture  of  the  chemist  and  disgust 
of  the  ironmaster.  A  burden  calculated  to 
give  a  predetermined  cinder  would,  for  some 
apparently  inexplainable  reason,  give  re- 
sults so  widely  different  as  to  make  the 
"theoretical"  furnaceman  an  object  of 
ridicule  before  the  men  and  of  grave  con- 
cern to  his  employers. 

But  by  degrees  the  real  service  which 
chemistry  could  do  became  known.  The 
comparison  of  results  and  more  careful 
study  of  conditions,  together  with  technical 
papers  and  discussions  upon  the  subject, 
gave  more  data,  and  slowly,  but  very  surely, 
chemical  work  has  come  to  be  recognized  as 
essential  to  proper  furnace  conduct  as  any 
other  part  of  the  business. 

With  the  iron  founders  the  same  process 
of  evolution  is  taking  place,  and  it  is  a 
pleasure  to  note  that  it  is  progressing  rapidly. 
A  very  few  years  ago  the  suggestion  that  a 
knowledge  of  chemistry  would  improve 
foundry  practice  was  received  with  pitying 
ridicule,  but  the  experiments  made  by  Keep, 
Turner,  and  others,  as  well  as  the  extending 
use  of  high  silicon  irons  as  softeners,  started 
a  turn  of  sentiment  that  is,  as  we  have  said, 
steadily  growing.  The  early  tria',  like  those 
in  furnace  practice,  resulted  poorly.  The 
founder  had  a  good  casting  of  certain  com- 
position and  wanted  a  mixture  which  would 
give  it,  but  when  he  put  in  a  charge  propor- 
tioned for  this  purpose  the  result  was  alto- 
gether different. 

While  knowledge  on  the  subject  has  been 
increased  vastly  there  is  not  even  yet  suffici- 
ent data  to  do  this.  Many  things  must  be 
learned,  and  these  will  be  known  only  alter 
repeated  trials  and  study. 

One  trouble  has  been  that  founders  and 
others  will  not  recognize  that  a  knowledge 
of  the  chemical  or  physical  features  of  either 


pig  iron  or  the  castings  is  not  sufficient.  The 
work  done  by  the  founder  in  blowing  his 
furnace,  in  the  manner  of  charging,  of  tap- 
ping, and  the  many  other  small  details  of 
operating  has  much  to  do  with  the  results. 
Neither  the  chemist  alone  nor  the  founder 
can  bring  about  the  best  work  ;  it  requires 
both  in  one,  the  chemical  knowledge  com- 
bined with  the  practical  ability,  and  this 
latter  is  the  result  only  of  experience. 
Every  metallurgical  operation  now  being 
conducted  proves  this  assertion,  and  it  is 
not  likely  that  iron  founding  is  the  single 
exception. 

HEATING  PROBLEMS. 

MODERN  architecture  in  the  use  of 
iron  as  a  material  for  building  is,  in 
many  cases,  says  the  Plumber  and 
Decorator,  introducing  new  conditions  and 
problems  for  heating  engineers  to  consider 
For  instance,  a  certain  church  building  is 
planned  and  specified  to  be  slate  roofed,  and 
the  ceiling  is  to  be  of  thin  corrugated  iron. 
The  space  between  the  ceiling  and  the 
boards  upon  which  the  slates  are  to  be 
fastened  is  entirely  unoccupied,  except  by  the 
timber  arches  upon  which  the,  corrugated 
iron  ceiling  is  fastened  and  the  roof  trusses. 
The  roof  is  of  the  Gothic  order,  with  four 
gables,  and  it  exposes  an  enormous  surface 
to  the  weather.  In  such  an  arrangement 
the  air  in  the  lower  part  of  the  space  imme- 
diately over  the  ceiling  must  be  heated  al- 
most to  the  same  temperature  as  that  in  the 
upper  parts  of  the  auditorium,  and  rising  to 
the  inner  surface  of  the  roof,  must  become 
rapidly  chilled  there  and  fall  back  to  be- 
come again  heated.  Thus  an  active  circula- 
tion between  the  cold  roof  and  the  warm 
ceiling  will  inevitably  be  created.  It  is 
evident  that  the  loss  of  heat  from  the  roof 
must  be  large.  Can  any  heating  engineer 
say  exactly  what  it  will  be  per  square  loot 
for  any  given  difference  between  inner  and 
outer  temperature,  or  even  give  a  safe  rule 
for  its  approximation  ?  Again,  a  ferry  house 
is  enclosed  by  walls  of  boards  sheathed 
exteriorly  with  corrugated  iron.  The  heat- 
ing engineer  has  no  precedent  to  guide  him 
in  estimating  the  amount  of  radiating  surface 
needed  to  warm  the  building,  and  must 
make  a  careful  calculation  based  upon  ex- 
perimental data  to  determne  it  with  even 
approximate  accuracy.  It  is  now  becoming 
more  and  more  the  practice  to  construct 
bay  windows  of  timber  frames,  exteriorly 
covered  with  galvanized  iron,  except  such 
parts  as  are  occupied  by  glass.  The  resist- 
ing power  of  this  kind  of  construction  to  the 
passage  of  heat  is  certainly  less  than  brick 
and  mortar,  but  as  yet  no  data  have  been 
made  public  whereby  the  increase  of  loss 
due  to  this  method  can  be  readily  computed. 
Those  who  have  had  experience  in  heating 
buildings,  wherein  iron  enters  largely  as  a 
constructive  material,  might  confer  a  benefit 
upon  the  profession  by  their  views  upon  its 
relation  to  amount  of  radiating  surface  re- 
quired. 


TRADE  MARKS. 

The  English  text  of  a  declaration  between 
Great  Britain  and  Greece  respecting  trade 
marks,  industrial  designs  and  patterns, 
signed  in  Athens  on  July  27th  last,  has  been 
published.  The  declaration  is  signed  by 
Mr.  Edwin  Egerton  and  M.  Denis  Steph- 
anos, and  is  really  explanatory  of  the  Treaty 
of  Commerce  and  Navigation  concluded 
between  Great  Britain  and  Greece  in  1886. 
It  states  that  under  the  terms  of  that  treaty 
subjects  of  his  Hellenic  Majesty  have  in  the 
United  Kingdom  the  same  rights  as  are  now 
granted,  or  may  hereafter  be  granted,  to 
British  subjects  or  to  subjects  of  the  most 
favored  nation  in  all  that  relates  to  trade 
marks,  industrial  designs  and  patterns,  and 
similarly  that  the  subjects  of  her  Britannic 
Majesty  have  in  Greece  the  same  rights  of 
the  most  favored  nation,  it  being  understood 
that,  in  order  that  such  rights  may  be 
obtained,  the  formalities  required  by  the 
laws  of  the  respective  countries  must  be 
observed. 


PIG  IRON  IN  BELGIUM. 

The  production  of  pig  iron  in  Belgium 
during  the  first  half  of  the  present  year  shows 
an  increase  of  23,844  tons  when  compared 
with  the  corresponding  period  of  last  year. 
During  the  six  months  ending  June  last  the 
production  was  :  Foundry  pig  iron,  41,400 
tons  ;  forge  pig,  220,313  tons  ;  and  steel  pig, 
J32)495  tons  i  a  total  of  394,208  tons,  as 
against  370,364  tons  in  first  half  of  1893.  It 
is  worthy  of  note  that  the  increase  in  pro- 
duction is  practically  confined  to  steel  pig, 
this  quality  alone  being  responsible  for  an 
increase  of  21,209  tons.  The  quantity  of 
British  pig  iron  finding  its  way  into  Belgium 
remains  about  the  same,  according  to  an 
English  exchange.  During  the  first  seven 
months  of  this  year,  the  imports  into  Belgium 
totalled  22,372  tons  as  against  24,048  tons 
and  16,518  tons  in  the  corresponding  periods 
of  1893  and  1892  respectively. 


FIRING  WITH  LIQUID   FUEL. 

A  method  of  firing  with  liquid  fuel  is  des- 
cribed in  Chamber's  Journal.  It  has  lately 
been  adopted  for  domestic  purposes  in  some 
houses  at  Baku,  the  capital  of  the  Russian 
petroleum  district.  A  tank  near  the  top  of 
the  house  contains  the  oil,  which  is  led  by 
%.  inch  tubes  to  the  various  stoves.  Each 
stove  is  provided  with  a  small  cast  iron  disk 
or  plate  placed  in  front  of  the  stove  door, 
which  is  pierced  with  a  small  opening,  so  as 
to  create  a  strong  draft.  Upon  this  plate  the 
oil  slowly  drips,  and  when  once  the  metal 
plate  is  warmed  and  the  supply  of  oil  re- 
gulated, it  burns  without  any  further  atten- 
tion. The  oil  employed  is  the  residue  from 
the  petroleum  after  the  more  volatile  ele- 
ments, gasoline,  benzoline,  kerosene,  etc., 
have  been  driven  off  by  distillation. 


HARDWARE 


AN   IMPROVED  CLAMP. 

Whoever  has  been  at  a  quilting  "bee" 
will  remember  the  inconvenience  of  resting 
the  quilting  frame  on  the  backs  of  four 
chairs.  This  inconveience  need  no  longer 
obtain  if  the  clamp  which  M.  &  L-  Samuel, 
Benjamin  &  Co.  are  offering  to  the  trade  is 
used.  The  accompanying  cut  is  an  illustra- 
tion of  it.  The  peculiar  advantage  of  the 
clamp  is  that  it  does  away  with  the  use  of 
chairs  as  supporters,  the  latter  being  pro- 
vided by  inserting  a  broom  stick,  or  any 
other  suitable  piece  of  wood  in  the  slot  with 


the  wire  netting.  Conciete  floors  between 
iron  beams  to  receive  the  wooden  covering, 
and  ceilings  plastered  on  metal  lath.  The 
roof  would  be  constructed  same  as  the  floors, 
and  the  basement  story  built  in  the  usual 
manner  up  to  the  cast-iron  bed  plates  for  the 
steel  uprights. 

HINTS  FOR  HARDWAREMEN. 

A  WRITER  in  last  week's   Iron   Age, 
signing  himself  "  An  Expert,"  fur- 
.  nishes  these  hints  to  hardwaremen  : 
Ninety  per  cent,  of  the  failures  in  adver- 


which  each  clamp  is  provided.  Retail 
dealers  should  find  this  clamp  a  good  seller 
just  now. 

IRON  AND  FIRE-PROOF  BUILDINGS. 

A  new  application  of  iron  frame  and  fire- 
proof construction  is  likely  to  find  employ- 
ment in  building  city  residences,  according 
to  Canadian  Architect.  A  new  York  archi- 
tect, Mr.  Manly  N.  Cutter,  has  recently 
secured  estimates  on  three  houses,  showing 
that  this  method  can  be  used  with  very 
little  increase  in  cost,  the  difference  being 
only  about  $200  on  a  house  worth  nearly 
$10,000.  This  difference  would  be  fully 
made  up  by  the  increased  floor  space  which 
the  iren  construction  would  afford.  Mr. 
Cutter's  estimates  were  based  on  wrought 
steel  uprights,  girders  and  floor  beams,  with 
with  a  woven  wire  netting  fastened  to  these 
for  walls  and  floors.  For  exterior  walls  it  is 
proposed  to  use  4  inch  brick  work  outside 
and  a  terra  cotta  lining  inside  the  netting  ; 
for  party  walls,  terra  cotta  on  both  sides  of 


tising  have  been  because  the  advertiser  ex- 
pected his  advertisements  to  do  the  selling. 

The  appearance  of  a  store  has  as  much  to 
do  with  successful  business  as  has  the  ad- 
vertising, the  goods  or  the  clerks. 

A  fly-specked  electrical  battery  will  ring 
just  as  many  bells,  but  it  won't  sell  well. 

Rusty  tools  won't  sell  for  half  their  value. 

A  little  elbow  grease  will  make  a  stove 
worth  twenty-five  per  cent.  more. 

The  appearance  of  anything  to  be  sold 
has  as  much  to  do  with  the  sale  as  the 
actual  intrinsic  value  of  the  article  itself. 

It  is  just  as  essentia],  as  far  as  selling  is 
concerned,  to  have  the  package  clean  as  to 
have  the  goods  inside  clean. 

Light  and  cleanliness  are  the  two  great 
essentials  to  selling. 

A  dark  store  is  never  as  profitable  as  a 
light  one. 

If  the  retailer  is  so  unfortunate  that  he 
cannot  light  his  store  naturally  let  him  light 
it  artificially. 


Keep  the  store  light  all  the  time,  in  dull 
times  and  in  good. 

Folks  think  they  see  unseen  dirt  in  a  half 
lighted  store. 

I  have  yet  to  find  a  first-class,  progressive 
and  profitable  business  run  without  plenty 
of  natural  or  artificial  illumination. 

Do  not  try  to  convince  the  public  that 
your  business  is  so  solid  that  you  can  do  as 
you  please. 

There  never  was  a  man  free  to  do  as  he 
pleased.  You  have  got  to  do  as  others  want 
you  to  do,  or  do  no  business. 

A  dirty,  ragged  clerk  can  sell  goods,  but 
a  well  dressed  clerk,  who  isn't  a  dude,  can 
sell  more. 

A  poor  but  well  brushed  suit  of  clothes, 
with  a  clean  collar  and  a  pair  of  polished 
shoes  on  a  clerk  have  almost  as  much  to  do 
with  the  selling  quality  of  that  clerk  as  has 
the  ability  of  the  clerk. 

Do  not  make  the  mistake  that  some  store- 
keepers do,  of  having  the  front  of  the  store 
light,  bright,  clean  and  attractive,  and  the 
back  of  the  store  like  the  inside  of  a  cave. 

Dusters  and  brooms  don't  wear  out  very 
rapidly. 

Some  folks  believe  that  in  economy  is  the 
success  of  business,  that  what  you  save  is  as 
important  as  what  you  earn — and  they  are 
right.  But  the  successful  business  man,  in 
not  forgetting  to  save,  figures  that  what  he 
makes  has  as  much  to  do  with  his  success  as 
what  he  saves. 

It  is  better  to  put  out  $1,000  and  take  in 
$2,000  than  put  out  $500  and  take  in  $1,000. 
Everybody  knows  that  profit  is  the  diffei- 
ence  between  expenditure  and  receipts,  and 
yet  fully  one-half  of  the  business  men  make 
more  effort  to  cut  down  expenses  than  to  in- 
crease business. 


The  trade  returns  for  August  are  not  of  a 
very  encouraging  character.  The  exports 
for  the  month  are  valued  at  $11,107,892,  as 
against  $13,572,817  for  August  of  last  year. 
The  imports  show  a  slight  increase  ;  but  for 
the  two  months  there  is  a  falling  off  of  half  a 
million  dollars.  The  duty  collected  during 
July  and  August  amounted  to  $3,009,887,  as 
compared  with  $3,745,834  in  the  correspond- 
ing months  last  year. 

Works:  St.  Helens,  England 
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CARBON  IN  PIG  IRON. 

THE  Chemical  and  Metallurgical  Hand- 
book of  J.  H.  Cremer  and  G.  A.  Bick- 
nell,  Cleveland  chemists,  contains  this 
statement  concerning  carbon  in  iron  : 

"  The  affinity  of  carbon  for  iron  varies 
with  the  temperature  and  the  presence  of 
other  elements  in  the  iron.  At  the  very  high 
temperature  of  the  blast  furnace,  carbon  will 
unite  with  iron  up  to  a,yz  per  cent.,  with 
manganese  as  high  as  7  per  cent.,  and 
chrome  iron  pig  may  contain  as  much  as  12 
per  cent. 

"  Carbon  in  iron  exists  in  three  states  : 
Graphite  carbon,  dissolved  carbon  and  com- 
bined carbon.  Graphitic  carbon  is  carbon 
precipitated  from  iron  during  cooling;  hav- 
ing been  previously  either  in  combination  or 
dissolved  in  the  iron.  This  precipitation 
happens  just  before  solidification.  The  for- 
mation of  graphite  is  favored  by  a  high  total 
carbon  and  by  the  presence  of  silicon,  and  is 
opposed  by  the  presence  of  sulphur  and 
manganese. 

"Graphite  directly  has  little  influence  on 
the  physical  properties  of  iron,  beyond  de- 
stroying its  continuity,  thus  lowering  its  ten- 


sile and  compressive  strength.  Combined 
carbon  increases  the  tensile  strength,  hard- 
ness and  strength  of  compression,  but  dim- 
inishes the  elongation  and  ductility  of  iron. 
To  obtain  iron  high  in  graphite,  it  is  neces- 
sary to  have  the  iron  dissolve  much  carbon 
in  the  furnace,  and  to  obtain  this  result,  it 
is  necessary  that  the  temperature  in  the 
low  zone  of  the  furnace  should  be  very  high, 
and  that  the  atmosphere  should  be  very  re- 
ducing. Such  conditions  are  obtained  by  a 
proper  amount  of  fuel,  by  hot  blast,  and, 
above  all,  by  a  very  refractory  slag.  This 
last  condition  is  necessary  to  allow  the  iron 
to  be  exposed  a  sufficient  time  to  the  car- 
bunzing  action  of  the  reducing  gases.  An 
excess  of  fuel  without  the  proper  slag  will 
not  produce  a  highly  graphitic  No.  1  iron. 
An  excess  of  fuel  and  a  siliceous  burden 
will  make  an  iron  containing  much  silicon 
but  low  in  carbon.  Such  iron  has  a  charac- 
teristic fracture  ;  the  grain  is  often  close  and 
flat  and  the  color  light.  To  change  these  it 
will  be  necessary  to  increase  the  burden  of 
ore  and  limestone,  making  the  slag  much 
more  calcareous.  For  instance,  if  the  slag 
was   one  of  32   per   cent,  silica,  it  may  be 


lowered  to  one  of  30  to  31  per  cent,  by  add- 
ing limestone.  If  the  iron  had  the  proper 
amount  of  silicon  but  was  low  in  graphite, 
it  will  only  be  needed  to  increase  the  lime- 
stone without  increasing  the  burden  of  ore." 


STEAM  POWER  OF  THE  WORLD. 

The  following  figures  are  given  by  the 
Bureau  of  Statistics  in  Berlin  :  Of  the  steam 
engines  now  working  in  the  world  four-fifths 
have  been  constructed  during  the  last  25 
years.  France  has  49,590  stationary  and 
locomotive  boilers,  1850  boat  boilers  and 
7,000  locomotives ;  Germany  59,000  land 
boilers,  1,700  ship  boilers  and  10,000  loco- 
motives ;  Austria,  12,000  boilers  and  2,800 
locomotives.  The  working  steam  engines  of 
the  United  States  represent  7,000,500,000 
horse-power ;  Germany,  4,500,000  horse- 
power; France,  3,000,000;  Austria,  1,500,000. 
This  estimate  does  not  include  the  locomo- 
tives, whose  number  in  the  world  is  105,000, 
representing  a  total  of 3,000,000  horse-power. 
The  world's  steam  engines  aggregate  more 
than  26,000,000  horse-power,  equivalent  ap- 
poximately  to  the  work  of  1,000,000,000  men. 
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CHROMIC  IRON  IN  QUEBEC. 

THERE  are  indications  that  the  raising 
of  chromic  iron  ore  may  become  one 
ofthe  mining  industriesof  the  Province 
of  Quebec.  It  has  long  been  known  that 
chromite  occurs  m  pockets  in  the  Cambrian 
Serpentinesthatstretch  through  the  Province 
from  the  Vermont  boundary  toGaspe,and  in 
the  past  a  few  tons  of  the  ore  have  been 
taken  out  at  various  times  and  from  various 
points.  But  disappointment  in  the  mode  of 
occurrence  of  the  ore,  and  in  the  price  that 
could  be  obtained  for  the  same,  led  to  a 
speedy  abandonment  of  the  attempt  to 
mine  it. 

So  far  as  can  be  learned,  the  total  amount 
of  chromite  mined  in  Canada  during  the 
past  10  years  is  less  than  ioo  tons.  One  of 
the  chief  obstacles  of  chrome  ore  mining  in 
Canada,  common  to  the  great  majority  of 
places  where  this  ore  is  found,  is  the  mode 
of  occurrence.  It  is  rarely  found  in  beds  or 
veins,  but  in  detached  peckets  which  yield 
from  a  few  pounds  to  hundreds  of  tons,  the 
larger  pockets  being  comparatively  rare. 

In  consequence  of  the  mode  of  this  min- 
ing, investor?  hesitate  to  embark  in  a  species 
of  mining  more  than  usually  uncertain,  and 
having  entered  upon  it  do  not  feel  warranted 
in  putting  up  expensive  machinery.  Another 
and  more  serious  obstacle  is  the  present 
attitude  of  the  users  of  chrome  ore,  the  prin- 
cipal of  whom  are  the  manufacturers  of 
bichromate  of  potash.  These  are  unwilling 
at  the  present  time  to  purchase  ore  carrying 
less  than  50  per  cent,  of  chromic  sesquioxide, 
although  it  is  believed  that  under  certain 
conditions  ore  of  48  per  cent,  is  accepted. 
Most,  if  not  all,  the  Canadian  deposits  that 
have  been  tapped  are  below  this  grade.  But 
during  the  present  season  deposits  of 
chromite  of  a  grade  sufficiently  high  to  meet 
the  demands  of  manufacturers  have  been 
discovered  and  are  being  worked  within  two 
miles  of  Black  Lake  Station  on  the  Quebec 
Central  Railway,  and  in  close  proximity  to 
the  well-known  Black  Lake  asbestos  mines. 

A  large  body  of  prospectors  is  out  search- 
ing for  chrome  deposits,  and  finds  are  re- 
ported, but  as  yet  only  three  lots  are  being 
worked.  The  pioneer  lot  in  this  district, 
and  that  on  which  most  mining  has  been 
done,  is  the  property  of  M.  H.  Lambly,  of 
Inverness,  Quebec,  and  associates.  la  this 
the  chromite  occurs  in  a  series  of  pockets 
extending  in  an  east  and  west  direction,  and 
the  series  in  an  easterly  direction  into  the 
adjoining  lot.  In  these  two  lots  some  of  the 
pockets  are  lying  against  a  dyke  of  fine 
grained  granulite,  but  whether  there  is  any 
relationship  between  the  igneous  rock  and 
chromite  it  is  impossible  to  say.  Oiher 
pockets  seen  elsewhere  in  the  vicinity  are 
not  associated  with  the  granulite,  but  those 
in  which  the  granulite  lies  against  the  chro- 
mite have  yielded  a  large  amount  of  ore  of 
very  fine  quality.  From  one  pocket  on  the 
Lambly  property  nearly  500  tons  have  been 


taken  out,  and  it  is  still  producing.  The 
writer  selected  two  hand  specimens  of  this 
Lambly  ore  as  free  as  possible  from  foreign 
matter,  and  found  them  to  yield  an  analysis 
54  per  cent,  and  56.02  per  cent,  of  chromic 
sesquioxide. 

It  is  evident,  of  course,  that  a  shipment  of 
ore  would  not  average  as  high  as  these  se- 
lected hand  specimens,  and  that  careful 
dressing  would  be  necessary  to  insure  that 
shipments  should  not  fall  below  the  grade 
the  market  demands.  Mr.  Lambly  states 
that  a  shipment  of  two  cars  tested  51  per 
cent,  and  realized  $26  per  ton  of  2,240  lbs. 
delivered  in  Baltimore,  which  is  equal  to 
$20.50  per  ton  f.  0.  b.  at  the  mines. — J.  T. 
Donald,  in  Engineering  and  Mining  Journal. 


WIRE  NAILS. 


THE  increasfng  use  of  wire  nails  to  the 
exclusion  of  cut  nails  cannot  be  ex- 
plained, says  the  Architect,  Builder 
and  Decorator,  by  the  rules  that  commonly 
govern  the  substitution  of  one  line  of  goods 
for  another  which  has  had  the  field  for  so 
long  as  did  the  cut  nails.  It  is  no  uncom- 
mon thing  these  days  of  advertising  to 
see  an  old  favorite  driven  from  the  market  by 
a  new  and  perhaps  inferior  article,  through  the 
judicious  use  of  ink  ;  while  a  really  good  ar- 
ticle, well  established  in  the  esteem  of  the 
public,  must  be  liberally  advertised  in  order 
to  hold  its  own.  In  this  use  of  nails,  how- 
ever, no  advertising  seems  to  have  been 
done,  whilst  what  little  investigation  of  the 
relative  merits  of  the  two  kinds  has  been 
made,  all  seems  to  have  given  testimony  in 
favor  of  the  old  style  of  nails.  In  spite  of 
the  fact  that  repeated  tests  have  shown  the 
cut  nails  to  hold  more  than  the  wire  nails  of 
the  same  length  and  weight,  and  in  spite  of 
the  weight  of  tradition  on  their  side,  which 
is  usually  of  itself  sufficient  to  hold  the  mar- 
ket for  useful  articles  against  any  ordinary 
effort,  the  wire  nails  have  pretty  much  driven 
the  others  out.  Some  dealers  do  not  keep 
any  considerable  assortment  ofthe  cut  nails, 
and  others  declare  that  they  do  not  sell  a 
fifth  as  many  as  of  wire  nails.  It  will  not 
do  to  say  that  the  favor  shown  by  builders 
is  all  a  mistake,  and  accept  the  testimony  of 
the  testing  machines  as  altogether  con- 
clusive. There  must  be  something  upon 
which  to  found  the  very  general  belief  pre- 
valent among  the  people  who  use  nails,  that 
the  wire  nails  are  the  better.  Possibly  the 
evidence  of  the  retailer  as  to  the  relative 
condition  of  packing  boxes  put  up  with  the 
two  sorts  of  nails  on  their  arrival  at  the 
end  of  their  journey,  may  have  weight. 
The  difficulty  the  carpenter  finds  in  pulling 
down  his  staging  when  built  with  the  wire 
nails  may  be  evidence  to  him  of  their  stay- 
ing powers.  Whatever  the  cause,  he  thinks 
the  wire  nails  will  hold  more  than  the  others. 
When  the  wire  nails  were  first  generally  in- 
troduced, they  had  only  cut  nails  of  the 
very  poorest  material  to   compete  with,  but 


that  is  not  the  case  now,  for  there  is  no 
difficulty  in  getting  cut  nails  that  will  clinch 
almost  as  well  as  the  old  "  wrought  "  variety. 
In  the  larger  size  nails,  the  number  to  the 
pound  of  a  given  length  is  about  the  same, 
but  in  the  sizes  more  commonly  used  there 
is  a  considerable  difference  in  favor  of  the 
wire  nails  —  enough  to  make  them  the 
cheaper  at  anything  like  the  same  rate  per 
pound.  The  present  popularity  of  the  wire 
nails  is  such  that  the  cut  nails  must  be 
specified  if  one  has  any  hopes  of  securirg 
their  use  on  buildings.  That  the  cut  nails 
of  a  given  length  are  better  for  the  general 
purposes  of  a  building,  there  would  seem  to 
be  no  reasonable  ground  for  doubting,  be- 
ing as  they  are,  so  much  stronger  when 
driven  home.  Nails  are  not  expected  to 
hold  in  a  building  after  they  are  half  pulled 
out.  The  "coated"  or  "cemented"  wire 
nails  would  probably  be  of  advantage  in 
some  building  work,  as  although  a  more 
slender  wire  than  the  ordinary  nails  of  the 
same  length,  their  hold  when  driven  home 
is  allowed  by  all  who  have  tested  or  used 
them  to  be  phenomenal.  So  far  as  we  have 
observed,  they  are,  however,  hardly  known 
among  builders.  For  such  places  as  the 
lathing  of  an  ordinary  ceiling  they  would 
add  greatly  to  the  security. 


QUESTION  RE  CANADIAN  LUMBER. 

A  Washington  despatch  says  :  Some  in- 
quiry having  been  made  at  the  Treasury 
Department  whether  the  imposition  of  an 
export  duty  by  Canada  on  wood  pulp  might 
not  affect  the  question  of  retaliatory  Mc- 
Kinley  duties  on  manufactured  or  mechani- 
cally ground  wood  pulp  from  Canada,  or 
other  retaliatory  duties  on  the  lumber 
schedule,  the  Stale  Department  has  been 
requested  to  inform  the  Treasury  at  the 
earliest  moment  whether  such  conditions 
would  affect  their  recent  reply  as  to  Cana- 
dian lumber  being  free.  The  view  of  the 
Treasury  is  that,  as  wood  pulp  is  specifically 
included  in  schedule  M,  "pulp  papers  and 
books,"  as  duitable  at  10  per  cent,  ad  val- 
orem, it  would  not  affect  the  duties  on 
wood  in  paragraphs  672  to  683.  The  ques- 
tion having  been  raised  in  semi-official  in- 
quiries, however,  will  be  investigated.  No 
reply  has  yet  been  received  to  the  query 
whether  the  Province  of  Quebec  imposes 
stumpage  dues.  It  has  been  ascertained 
that  Ontario  does  not. 
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HARDWARE 


STOVE  PIPE  ELBOWS 

Dampers  of  all  makes.     Lanterns  of  all  makes. 
Stove  Boards — our  own  make — the  best. 


One  Piece 
Four  Piece. 
Six  Piece. 


If  a  traveller  does  not  call  on  you 
from  our  house  let  us  know. 


AND  ALL  LINES  OF  TINWARE. 


THOS.   DAVIDSON    &    CO. 

ZMZOHSTTZRE^IL,    QUE. 


EXTRAVAGANT  STORIES. 

A  good  many  extravagant  stories  concern- 
ing the  Chinese  iron  and  steel  plant  have 
been  printed  by  ignorant  newspaper  corres- 
pondents. Some  plain  figures  maybe  taken 
from  an  article  by  G.  J.  Snelus  in  the  En- 
gineering Review,  which  will  convey  an 
accurate  idea  of  the  magnitude  of  the  works. 
They  are  situated  on  the  Yangtse  Kiang 
river  at  Hankow.  There  are  two  furnaces 
65  feet  high,  with  55-foot  Cowper  stoves. 
There  are  also  four  calcining  kilns.  There 
is  a  Bessemer  plant  with  two  converters  and 
an  open  hearth  plant  with  four  furnaces.  A 
rail  mill  extends  beyond  the  Bessemer 
works,  and  a  plate  and  a  bar  mill  beyond 
the  open   hearth  furnaces.     A  bolt  and  nut 


manufacturing  shop  and  a  small  arms  factory 
are  completed.  A  gun  and  armor  plant  is 
being  added.  The  aim  of  the  Chinese 
government  is  to  make  itself  independent  of 
foreign  countries  for  its  supplies  of  war 
material. 

LEAD  PIPE  FOR  CONVEYING  WATER 

This  subject  may  appear  to  some  of  our 
readers  to  have  been  completely  threshed 
out.  says  an  English  exchange,  but  it  is  quite 
clear  that  scientists  do  not  think  so,  for  the 
Chemiker  Zeitung,  which  is  the  leading 
paper  on  chemical  industries  in  Germany, 
recently  contained  a  long  article  by  M.  T. 
Lecco  on  the  use  of  lead  pipes  for  conveying 
water.     This  chemist   experimented  with  a 


water  which  contained  iron,  calcium,  and 
magnesium  salts,.and  had  a  total  hardness  of 
24.8°,  while  it  held  in  solution  0.5  gram  of 
carbon  dioxide  per  litre.  He  observed  that 
the  solvent  action  of  the  water  was  greater 
when  the  pipes  were  new  than  when  they 
were  old.  But  even  after  three  months' 
constant  domestic  use  the  lead  pipe  gave  0.3 
mg.  of  metal  per  litre  of  water  allowed  to 
stand  24  hours  in  it.  After  three  hours' 
standing  a  trace  of  lead  was  obtained,  but 
in  water  that  had  merely  run  through  the 
pipe  no  lead  could  be  distinguished.  The 
obvious  moral  is  that  in  domestic  installa- 
tions when  lead  pipes  are  used,  it  should  be 
recommended  and  possibly  notified  by  pla- 
card near  the  taps  that  the  water  should  be 
allowed  to  run  for  a  few  minutes  before  any 
is  taken  for  culinary  or  drinking  purposes. 


OXFORD  warm  air  FURNACES 


FOR  COAL 


TRIED  and  TESTED.       NEVER    HAS   ONE    FAILED. 

ARE  THE  MOST  MODERN  FURNACES  IN  THE  MARKET.  for  wood. 


Coal  Furnaces . , 


Furnaces  ,  , 


Have  Heavy  Sectional  Fire  Pot.      Have  Ash  Pit  Section  of  Extra 


Extra  Heavy  Base  and  Ash  Pit. 
Rotating  Bar  Dumping  and 
Anti-Clinker  Grate.  Remov- 
able Grate  Frame.  Large  Com- 
bustion Chamber.  Heavy  Steel 
Plate  Radiator  with  Cast-iron 
Top  and  Bottom. 


Heavy  Corrugated  Iron.  Heavy 
Grate  especially  adapted  for 
Wood  Burning.  Double  Steel 
Radiator  (of  original  construc- 
tion) and  Steel  Fire  Box  Dome 
which  heat  quicker  than  Cast 
Iron. 


GAS  AND  DUST  TIGHT. 


Cyclone  Steel  Radiator. 
WOOD  FURNACES  IN  3  SIZES. 


COAL  FURNACES  MADE  IN  6  SIZES. 

WARRANTED   THE    BEST   IN   CANADA. 

SEND    FOR    CATALOGUE    AND    TESTIMONIAL    BOOK. 


MANUFACTURED    BY 


THE  GURNEY  FOUNDRY  CO.,  ltd.,  1 


ORONTO 
ONT. 


THE  GURNEY-MASSEY  CO.,  ltd.,  M 


ONTREAL 
QUE. 
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HARDWARE 


TRADE  CHAT. 

OTTAWA  is  to  have  an  ax  factory, 
provided  the  City  Council  gives 
freedom  from  taxation.  The  pro- 
motors  of  the  factory  are  Mr.  Bingham,  of 
Toronto,  and  Mr.  Feemey,  of  Philadelphia. 
The  factory  will  employ  50  men  to  start 
with. 

W.  C.  Ellis,  Pictou,  has  secured  a  patent 
for  a  dish  washer. 

A  number  of  Montrealers  have  been  in- 
corporated as  the  Melbourne  Steamship 
Company,  Limited. 

W.  C.  Caverhill,  general  merchant,  of 
North  Bay,  was  drowned  in  Lake  Tallon 
Thursday  night,  19th  inst. 

The  Hamilton  Gas  Co.'s  mains  have  been 
assessed  at  $125,000.  The  company  will 
appeal  from  the  assessmenr. 

The  new  iron  bridge  at  Dorchester  is  com- 
pleted, but  has  not  yet  been  accepted  by  the 
county  engineer,  Mr.  Talbot. 

The  Ottawa  Car  Co.  has  just  shipped  to 
Sr.  John,  N.B.,  three  handsome  cars  for  the 
St  John  electric  street  railway. 

Forty  cents  was  the  best  bid  for  the  stock 
of  Stevens  &  Burns  the  insolvent  London 
brass  founders,  and  it  was  withdrawn. 

The  Bain  Bros.  Manufacturing  Comp  my, 
have  acquired  the  machinery  and  plant  of 
the  Bain  wagon  works,  of  Woodstock. 

The  Sawyer-Massey  works,  Hamilton, 
will  close  down  for  the  season  this  week,  thus 
throwing  about  200  men  out  of  employment. 

Deposits  in  the  Post-office  Savings  Banks 
of  the  Dominion  during  August  amounted 
to  $582,264  and  the  withdrawals  to  $508,- 
967. 

Mayor  Stevens,  of  Napanee,  has  gone  out 
of  the  manufacture  of  potash,  and  has  con- 
verted the  large  building  into  a  barrel 
factory. 

A  new  foundry  is  being  built  in  North 
ward,  Simcoe,  by  S.  Sebring,  who  has  al- 
ready received  orders  for  1,000  Paris  green 
dusters. 

There  are  nearly  2,500  central  electric 
lighting  stations  in  the  United  States,  and 
these  represent  an  invested  capital  of  $200,- 
000,000. 

John  Yule,  of  Guelph,  has  been  re-elected 
a  member  of  the  Canadian  Electrical  A'  - 
sociation  which  concluded  its  annual  meet- 
ing in  Montreal  on  Friday. 

Sir  John  Lister  Kaye  now  has  a  scheme 
for  building  a  railroad  to  Hudson's  Bay,  and 
has  wired  his  agent  in  Winnipeg  to  join  him 
in  New  York  to  discuss  the  project. 

W.  Reath,  St.  Thomas,  has  been  awarded 
the  contract  for  the  Gillett  bridge.  The  ten- 
ders were  as  follow  :  A.  Zavitz,  $1,495  ;  Jas' 
Finney,  $1,495  ;  w-  Reath,  $1,393. 

The  Gravenhurst  merchants  have  formed 
a  local  organization  for  their  protection 
against  dead  beats.     Each  member  of  the 


combine  pledges  himself  under  penalty  of 
$20  that  he  will  refuse  to  give  credit  to  any- 
one who  is  owing  another  merchant  and  re- 
fuses to  pay  his  indebtedness. 

The  opening  of  the  Niagara  Falls-Buffalo 
electric  power  line  in  October  will  be  made 
the  occasion  for  a  great  public  demonstra- 
tion both  at  Niagara  and  at  Buffalo. 

W.  J.  Best,  general  agent  of  the  Massey- 
Harris  Co.,  now  at  Woodstock,  has  decided 
to  locate  in  Caileton  Place,  and  purposes 
removing  his  family  here  shortly. — Herald, 
Careleton  Place. 

The  Kingston  Vehicle  Co.  purchased  from 
A.  Chadwick  the  Stevenson  piano  factory 
building  for  $12,200.  Mr.  Walton,  the 
manager,  will  proceed  at  once  to  secure 
improved  machinery. 

Brownell  &  Kennedy,  St.  Thomas,  have 
ordered  a  five  horse-power  electric  motor, 
and  the  machinery  in  their  bicycle  factory 
will  hereafter  be  run  by  electricity  supplied 
by  the  Gas  and  Electric  Company. 

Mr.  Patterson,  of  Wyandotte,  Mich  ,  was 
in  the  city  to-day  and  looked  over  the  St. 
Thomas  Pipe  Foundry,  his  object  being  to 
organize  a  company  and  start  a  steel  works 
here. — Evening  Journal,  St.  Thomas. 

An  estimate  made  in  the  Slocan,  B.C., 
Times  places  the  quantity  of  ore  to  be 
shipped  out  of  the  Slocan  district  during  the 
coming  winter  at  10,800  tons.  This,  the 
Times  claims,  is  a  conservative  estimate. 

The  Chilliwack,  B.C.,  Progress  recently 
contained  the  following  notice  :  "  I,  James 
Munro,  tinsmith,  etc.,  hereby  respectfully 
inform  the  public  that  from  this  date  for- 
ward, I  will  do  only  a  cash  business."  May 
success  crown  him. 

C.  J.  Gregoire,  grocer,  Montreal,  has  taken 
an  action  for  $5,000  against  the  authorities 
of  that  city  for  false  arrest.  He  alleges  that 
he  was  arrested  on  a  charge  of  incendiarism 
at  the  instance  of  P.  O.  Cerat,  secretary  of 
the  Fire  Commissioners,  and  discharged. 

The  British  minister  at  Guatemala  says 
Honduras  is  essentially  a  mining  country  but 
labor  is  scarce  and  the  natives  ate  indolent. 
Antimony,  copper,  lead,  gold,  iron  and  silver 
are  found  in  almost  every  department  and  a 
good  quality  of  coal  has  been  discovered. 

The  new  Electric  Light  and  Gas  Company 
propose  to  supply  gas  at  $2.25  per  1,000  feet. 
The  company  want  a  thirty -five  years  fran- 
chise from  the  city.  The  matter  will  be 
taken  up  at  the  next  meeting  of  the  works 
committee.  The  company  are  anxious  to 
have  everything  in  readiness  to  proceed  with 
the  erection  of  buildings  first  thing  in  the 
spring. — Free  Press,  Winnipeg. 

R.  Machray,  B.  A.,  who  recently  went 
through  the  Rainy  Lake  and  Seine  River 
country,  reports  the  existence  of  several  ex- 
cellent gold  quartz  veins.  They  are  on  the 
mainland,  especially  north  of  Seine  River 
and  lakes.  Among  the  prospects  are  the 
Little  American  and    Big    American  on  the 


Minnesota  side  ;  on  the  Canadian,  the  Big 
Canada  and  the  Little  Canada.  There  are 
good  veins  in  the  Manitou  country. 

The  Moore  Lumbering  Co.,  Ottawa,  has 
already  started  three  lumber  camps  on  its 
Kippewa  limits  this  season.  There  are  as 
many  as  160  men  in  these  camps.  Other 
camps  will  be  started  very  soon.  Messrs. 
Gilmour  and  Hughson  will  have  17  more 
shanties  this  winter  among  their  extensive 
winter  limits  on  the  Gatineau  river  than  last 
season.  A  busy  winter  is  looked  forward  to 
on  all  the  timber  limits. 

The  Chicago  Ship  Building  Co.,  of  South 
Chicago,  has  begun  the  construction  of  two 
steel  sailing  vessels,  which  are  said  to  be 
the  first  boats  of  this  sort  ever  bui'.t  on  the 
lakes.  Steel  has  been  used  for  the  construc- 
tion of  lake  steamers  for  some  years,  but 
hitherto  sailing  craft  have  been  built  of 
wood.  The  new  vessels  will  be  302  feet  keel, 
40  feet  beam,  24  feet  deep,  and  will  have  a 
capacity  of  3,000  tons.  They  will  be  used  in 
the  ore  trade. 

Fred.  T.  Trebilcock,  manager  of  the  Can- 
ada Smelting  and  Refining  Co.,  of  this  city, 
left  for  New  York  yesterday,  accompanied 
by  his  sister,  Miss  Eulie,  and  brother, 
Master  Peny,  who  will  visit  their  brothers 
and  sisters  in  New  York.  Mr.  Trebilcock 
will  visit  Providence,  Boston,  Philadelphia 
and  the  largest  cities  in  the  United  States  in 
the  interest  of  the  smelting  business,  and 
will  not  return  from  his  trip  for  about  a  month 
or  six  weeks. — Advertiser,  London. 

The  Cleveland  (Eng.)  ironmasters'  returns 
for  August,  show  an  increase  of  13,298  tois, 
making  43,000  tons  addition  in  the  four 
summer  months.  The  production,  244,000 
tons,  was  8,000  tons  less  than  in  July,  be- 
cause of  the  24  hours'  cessation  by  blast 
furnacemen.  One  hundred  and  seventeen 
thousand  tons  consisted  of  Cleveland  iron, 
and  127,000  tons  of  other  kinds.  The  stock 
of  iron,  186,000  tons,  is  15,000  tons  less  than 
in  August,  1893  ;  but  five  more  furnaces  are 
now  going. 

The  creditors  of  W.  M.  Morse,  machinist, 
St.  Thomas,  met  on  Friday  21st  inst.,  when 
Mr.  Morse  expressed  his  desire  and  ability 
to  pay  one  hundred  cents  on  the  dollar,  if 
given  a  little  time.     It  was  decided  to  grant 
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him  a  yeat's  extension,  if  he  furnishes  the  re- 
quisite security,  and  the  meeting  adjourned 
till  a  week  Irom  Monday  to  give  Mr.  Morse 
an  opportunity  to  do  so.  The  statement 
presented  showed  a  surplus  in  the  estate  of 
$1,700  in  round  figures.  The  liabilities  are 
about  $5,000,  and  the  assets  about  $6,700. 

The  Manitou  correspondent  of  the  En- 
gineering and  Mining  Journal  sends  this 
interesting  record  :  "  The  big  Vulcan  steam 
shovel  at  Mountain  Iron,  with  Clarence 
Moore  as  runner,  smashed  all  previous 
records  tor  this  mine,  and  the  range,  too, 
the  other  day,  when  143  cars  were  loaded  in 
ten  hours.  Between  two  and  three  hours 
were  lost  in  delays  caused  by  waiting  for 
cars  and  other  necessary  stops.  We  feel 
proud  of  this  record,  and  we  extend  an  in- 
vitation to  everyone  to  come  to  Mountain 
Iron  if  they  desire  to  see  ore  loaded  in  quick 
time." 


BUTCHER  KNIVES. 


A  passenger  train  was  recently  stopped  in 
France,  on  the  line  between  Bellegarde  and 
Geneva,  under  the  following  curious  circum- 
stances :  A  fre  ght  train  preceding  it,  had  in 
one  of  its  cars  some  cod  liveroil,  which  began 
to  leak  away  from  the  containing  vessel. 
By  chance,  the  escaping  stream  struck 
exactly  in  the  middle  of  the  rail.  The  train 
that  bore  the  oil  was  not  affected,  but  the 
track  was  thus  well  greased  for  the  passenger 
train  that  followed,  which  came  to  a  stand- 
still when  it  reached  the  oily  rails.  Nearly 
three-quarters  of  an  hour  was  consumed  in 
running  the  two  and  a  half  miles  to  the  next 
station,  and  this  rate  was  only  attained  by 
diligent  sanding  of  the  track. 

J.  S.  Pinch,  of  the  Collins'  Inlet  Lumber 
Company,  one  of  the  biggest  lumbering 
firms  in  the  Georgian  bay  district,  told  a  re- 
porter that  the  new  tariff  of  the  States  will 
be  a  great  benefit  to  the  timber  and  other 
interests  of  this  country.  In  the  first  place, 
it  has  practically  stopped  the  exportation  of 
logs.  Firms  formerly  engaged  in  this  busi- 
ness are  now  buying  or  building  mills  in  our 
interest.  Cutler  &  Savage,  of  Saginaw, 
who  have  exported  fiom  fifteen  to  sixteen 
million  feet  in  the  round  are  now  building  a 
mill  near  Little  Current,  where  they  will  do 
all  their  cutting  hereafter,  and  Peters, 
another  big  Michigan  lumberman,  who  has 
sent  out  20,000,000  feet  of  logs,  has  bought 
the  Parry  Harbor  company's  mills,  and  his 
cutting  will  be  done  here.  The  freeing  of 
lumber  increased  the  demand  for  the  pro- 
duce of  our  mills,  and  in  consequence  there 
wi'l  be  an  aldition  to  the  output  of  30  per 
cent,  compared  with  last  year. 

Oh,  merchants,  in  your  hour  of  e  e  e, 
If  on  this  paper  you  should  c  c  c, 
Take  our  advice  and  be  thrice  yyy, 
Go  straightway  out  and  advert  1  i  1 ; 
You'll  find  the  project  of  some  u  u  u. 
Neg'ect  can  offer  no  ex  q  q  q, 
Be  wise  at  once,  prolong  your  da  a  a  a, 
A  silent  business  soon  de  k  k  k  ! — Ex. 


We  herewith  give  cuts  of  some  lines  of 
butcher  knives,  a  shipment  of  which  H.  S. 
Howland,  Sons  &  Co.    have  just   received. 


3,000  feet  for  the  height,  and  dividing  by 
60  on  the  assumption  that  this  inch  of  rain 
fell  in  one  hour,  we  have  as  a  result  7,260,- 
ooo,ooofoot-pounds,  representing  the  amount 
of  work   done    by    the    sun    per    minute  if 
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These  knives  are  manufactured  by  Joseph 
Elliot  &  Sons,  Sheffield,  England,  and  are 
of  good  quality  and  nice  appearance. 


WEIGHT   AND   HORSE-POWER    OF 
RAIN. 

THE  following  interesting  calculations 
were  presented  before  the  Engineers' 
Club  of  Philadelphia  : 

One  inch  of  rain  falling  upon  an  area  of 
1  square  mile  is  equivalent  to  2,323,200 
cubic  feet,  or  nearly  17,500,000  gallons, 
and  this  quantity  of  water  will  weigh  145,- 
200,000  pounds,  or  72,600  short  tons.  If  1 
inch  of  rain  fell  over  the  entire  area  of  the 
city  of  Philadelphia,  129  square  miles,  the 
quantity  of  water  which  would  be  precipi- 
tated would  be  represented  by  1,250,000,000 
gallons,  or  18,730,000,000  pounds,  or  9,365,- 
000  short  tons.  Therefore  the  quantity  of 
water  represented  by  1  inch  of  rainfall  dis- 
tributed over  24  hours  falling  upon  the  area 
of  Philadelphia  would  be  nearly  ten  times 
the  maximum  pumping  capacity  of  all  our 
waterworks  engines  for  a  day,  and  more 
than  twice  the  total  capacity  of  all  the  re- 
servoirs now  connected  with  the  city  water 
supply.  Professor  Loomis  gives  the  height 
of  clouds  as  about  two  miles,  and  as  the 
aqueous  vapor  always  present  in  the  atmos- 
phere is  suspended  for  a  considerable  time 
and  carried  for  great  distances  by  winds,  it 
is  highly  probable  that  the  great  majority  of 
the  water  which  falls  as  rain  has  been  ele- 
vated by  the  sun  to  a  height  approximating 
10,000  feet. 

While  it  would  be  fair  to  assume  this  fig- 
ure in  calculations,  there  may  be  objection 
to  it  on  the  ground  that  the  clouds  from 
which  much  of  our  rain  is  precipitated  are 
not  more  than  half  a  mile  above  the  earth, 
and,  therefore,  a  height  of  but  3000  feet  will 
be  estimated  for,  but  those  who  desire  to 
assume  the  greater  elevation  can  readily 
calculate  what  the  figures  would  be  for 
10,000  feet.  As  shown  above,  the  weight  of 
one  inch  of  rain  upon  one  square  mile  is 
145,200,000  pounds.     Multiplying    this    by 


the  water  was  raised  as  rapidly  as  it  fell. 
This  is  equivalent  to  220,000  horse-power. 
If  pumping  machinery  worked  at  the  low 
economy  of  two  pounds  of  coal  per  horse- 
power per  hour,  or  if  the  pumps  gave  a  duty 
of  100,000,000  foot-pounds,  200  gross  tons 
of  coal  would  be  required  to  raise  to  a  height 
of  3,000  feet  the  water  represented  by  one 
inch  on  a  square  mile  ;  now,  multiplying  this 
by  129  to  represent  the  area  of  Philadelphia, 
we  have  28,380,000  horse  power  and  a  coal 
consumption  of  25,800  long  tons. 
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MONTREAL    MARKETS. 

Montreal,  September  28,  1894. 
HARDWARE. 

THE  past  week  has  been  an  active  one 
in  all  kinds  of  shelf  hardware,  and  the 
volume  of  business  passing  from  job- 
bers, hands  in  several  lines  is  held  to  be 
more  than  equal  to  that  of  last  year.  This 
is  especially  so  in  the  case  of  cutlery  and  in 
guns,  rifles  and  ammunition.  Indeed  in  the 
three  latter  lines  a  leading  jobber  said  they 
were  doing  a  larger  business  than  last  fall. 
The  volume  of  trade  is  also  increasing  in 
such  lines  as  are  wanted  on  winter  account, 
notably  sleigh  bells  and  skates.  Wire  tacks, 
wire  nails,  cut  nails,  etc.,  rule  on  the  quiet 
side.  Values  as  a  rule  are  unchanged.  The 
different  Manufacturers'  Associations,  how- 
ever, are  holding  their  quarterly  meetings  this 
week,  but  the  trade  don't  seem  to  anticipate 
any  change  in  prices  to  result  from  the  meet- 
ings. At  the  time  of  writing  the  case  of 
spikes  had  already  been  disposed  of  without 
any  alteration  from  the  old  basis.  The 
meetings  have  yet  to  pass  on  tacks,  horse- 
shoes, horse  nails  and  wire  and  wire  nails, 
and  expect  to  get  through  during  the  early 
portion  of  next  week  at  the  latest. 

Wire — The  wire  market  is  quiet  on  the 
whole.  Makers  are  meeting  this  week,  but 
no  change  appears  to  be  anticipated  by 
jobbers. 

Rope — There  is  no  special  feature  to  re- 
port in  this  line  which  we  quote  as  before  : 
Sisal  at  7  to  7]4c  for  7-16  in.  and  up- 
wards, and  14*-.  for  deep  sea  line.  Pure 
Manilla,  9XC-  'or  7-I6  in.  and  upwards,  9^c. 
for  smaller. 


Cutlery — There  is  a  good  healthy  de- 
mand for  staple  lines  of  both  table  and 
pocket  cutlery  which  continues  one  of  the 
more  active  features  in  shelf  hardware. 

Sporting  Goods  —  The  big  general 
houses  who  deal  largely  in  guns,  rifles  and 
ammunition,  all  concur  in  reporting  an  un- 
usually active  demand  for  these  three  lines. 

Winter  Goods — Jobbers  have  now  on 
hand  full  lines  of  sleigh  bells,  etc.,  and  are 
experiencing  an  active  demand  for  them. 

Skates — The  stock  of  skates  shown  this 
year  is  a  very  fine  one,  and  it  is  satisfactory 
to  note  that  the  demand  gives  every  pros- 
pect of  being  an  encouraging  one  this  fall. 

Cut  Nails — The  easy  feeling  that  we 
have  repeatedly  referred  to  in  regard  to  cut 
nails  is  as  marked  as  ever.  The  jobbing 
basis  is  still  nominally  quoted  at  $1.75,  but 
with  makers  shading  on  $1  70,  it  would  not 
be  surprising  if  orders  could  be  filled  at  a 
concession  upon  the  first  named  figures. 

Wire  Nails — There  is  a  fair  demand  for 
wire  nails.  The  makers  are  meeting  here 
this  week  but  the  trade  do  not  seem  to  ex- 
pect any  change  in  discounts. 

Horse  Nails— A  fair  trade  is  doing  in 
horse  nails  at  steady  prices.  These  are  also 
to  be  considered  by  the  makers  now  as- 
sembled, but  no  change  is  looked  for. 

Tacks — Tacks  are  fairly  active  in  a  job- 
bing way.  It  was  expected  that  the  makers 
would  decide  upon  their  case  on  Wednesday 
last,  but  the  discussion  was  postponed  until 
to-day  (Friday).  No  change  is  looked  for 
by  jobbers. 

Ware — There  is  a  small  trade  passing  in 
white  ware. 


Chain — Free  orders  are  reported  for  cow- 
ties,  which  have  had  an  increased  move- 
ment.    Coil  chain  is  also  fairly  active. 

TOOLS— Little  activity  or  life  is  to  report 
in  this  line. 

Plumbing  and  Building  Supplies — 
Operations  this  fall  are  not  extensive,  and 
jobbers  report  the  same  indifferent  demand 
that  has  prevailed  all  along. 

Lead  Pipe— No  change  is  noted  in  this 
line. 

Hinges — Activity  is  still  conspicuous  in 
this  line  for  all  staple  sizes. 

Tar,  etc. — Demand  for  tar,  resin,  etc., 
with  other  naval  stores,  is  rather  inactive. 
There  is  no  change  in  prices  to  record. 
We  quote  as  follows  :  Resins,  $2.75  to  $5.25 
as  to  brand  ;  coal  tar,  $3.25  to  $37S  ;  cotton 
waste,  5  to  7c.  for  colored  and  7  to  10c.  for 
white  ;  oakum,  5X  to  7j^c,  and  cotton  do. 
10  to  12c. 

Turpentine — The  advices  on  this  article 
are  firmer  from  the  South.  The  local  mar- 
ket, however,  has  failed  to  respond  to  recent 
fluctuations  there,  and  spot  prices  are  steady 
at  40  to  45c.  under  a  quiet  business. 

Cement — There  has  been  a  fair  demand 
for  small  lots  of  cement.  Stocks  continue 
in  moderate  compass  and  values  are  firmly 
maintained.  We  quote  spot  prices  at  $1.95 
to  $2.05  for  English  brands,  and  $1.85  to 
$1.90  for  Belgian  brands. 

Firebricks — There  is  no  change  in  fire- 
bricks, business  ruling  quiet  and  prices  un- 
changed at  $15  to  $22  per  1,000. 

METALS, 
The   metal  and    heavy  iron  market  con- 
tinues very  quiet  on  the  whole,  in  fact   dis- 
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MONTREAL  MARKETS— Continued. 

appomtingly  so  to  most  dealers,  and  even  the 
approaching  close  of  navigation  with  the  in- 
crease in  freights  that  it  entails  fails  in  spur- 
ring buyers  into  any  greater  activity  No 
special  charge  is  to  note  in  any  line,  values 
on  the  whole  ruling  about  steady,  except  in 
copper,  which  has  ruled  rather  fi.nier  in  tone 
this  week.  In  most  other  lines,  however,  if 
it  came  to  the  question  of  an  order  buyers 
still  have  the  advantage. 

Pig  Iron — Th«  scarcity  of  Scotch  pig,  if 
it  is  not  replenished  in  the  fall,  is  apt  to  lead 
to  firmness  with  any  advance  in  the  Ameii- 
can  marker.  Further  shipments  of  the 
latter  have  been  placed  at  $17.50  duty  paid. 
Sales  of  70  ton  lots  of  leading  brands  of 
Scotch  have  brought  $20.75  and  the  price  is 
firm  at  $21  ex  store.  We  quote  :  Summer- 
less  and  equal  brands,  $21,  ex  store,  and 
Carnbroe  and  Eglinton,  $19.50;  Ferrona, 
$16.50  to  $18,  and  No.  1  Siemen's,  $16.50 
to  $16.75. 

Bar  Iron — The  uncertainly  regarding 
values  of  bar  iron  is  still  to  note  and  a  re- 
liable price  is  difficult  to  give.  It  is  certain 
that  $1.70  has  been  shaded  so  that  Buyers 
hardly  know  what  to  give.  We  quote  $1.70 
to  $1.75. 

Sheet  Iron — This  line  is  moderately 
active,  and  steady  on  the  basis  of  $2.30  to 
$2.35  for  No.  28  gauge. 

Tin  Plate — There  is  very  little  doing  in 
tin  plate,  and  the  tone  is  still  in  buyers, 
favor  if  anything.  We  quote :  Cokes, 
$2.75  to  $3,  and  charcoal,  $3  35  to  $3.50. 

Terne  Plates — The  terne  plate  market 
is  steady  at  $6  to  $9.25. 

Canada  Plates — There  is  a  moderately 
good  demand  for  these  at  $2.10  to  $2  20 

Ingot  Tin — Quiet  and  inactive  at  18  to 
i8^c. 

Iron  Pipe — No  change  to  note  in  this. 

Copper — No  improvement  is  10  note  of  a 
material  kind  in  the  enquiry,  but  the  tone  of 


the  market  is  rather  firmer  at  10c.  Round 
lots  have  changed  hands  for  less  since  our 
last,  but  it  is  doubtful  if  it  would  be  shaded 
now. 

Si  eel — There  is  nothing  special  to  re- 
port about  this.  We  quote  :  Best  cast  steel, 
ioj^  to  12c;  spring,  $2.50;  tire,  $2.50  to 
$2.75  ;  sleigh  shoe,  $2  40  ;  round  machinery, 

$3- 

Spelter — Values  on  this  are  rather 
steadier  at  $4. 50,  and  for  small  quantities 
$4-75- 

Zinc  Sheet — Demand  is  quiet,  but  prices 
are  steady  at  $5  for  ordinary  quantities. 

Hoops  and  Bands— Business  sales 
quiet,  and  prices  unchanged  at  $2.30  to 
$2.35. 

Antimony— Featureless  as  before  at  10 
to  12c 

Galvanized  Iron— Stocks  are  ampleand 
demand  rather  quiet.  Prices  are  unchanged. 
We  quote  :  4X  to  4>^c.  for  oidinary 
brands;  Morewood,  ^%  to  6c. ;  tinned  sheets, 
coke,  No.  24,  6  to  6#c. ;  No.  26,  bl/z  to 
6|^c.,  with  the  usual  extra  for  larger  sizes. 
GLASS. 

There  is  a  fairly  good  trade  passing  in 
glass,  but  only  for  actual  wants,  no  large 
quantities  changing  hands.  First  break  is 
quoiable  at  $1  20  to  $1.25  ;$i..30  for  second 
break,  per  50  feet;  $3  25  for  first  break  per 
100  feet ;  putty  in  bulk,  $1.85. 

PAINTS  AND  OILS. 

There  has  been  a  fairly  active  business 
transacted  on  leads  and  oils  during  the  week 
under  review.  The  tone  of  the  market 
generally  is  steady,  and  values  are  un- 
changed. Latest  advices  from  abroad  on 
linseed  oil  continue  very  firm  at  an  advance 
of  1  >£c.  per  galon,  due  to  heavy  purchases 
on  American  account.  Choice  brands 
white  lead,  Government  standard,  $4 .75;  No. 
1,  $4.50  ;  No.  2,  $4.25  ;  No.  3,  $4;  No.  4, 
$375;  dry  white  lead,  4^c;  red  lead,  pure, 
AlAc;  do  ,  No.  1,4c;  zinc  white.pure,  $7.25  ; 


No.  1,  $6.25  ;  No.  2,  $5.25;  linseed  oil, 
round  lots,  raw,  54  to  55c, boiled,  56  to  58c; 
seal  oil,  40  to  45c. 

CHEMICALS    AND    DYESTUPFS. 

The  chemical  market  is  fairly  active.  Gam- 
bier  is  rather  easier  with  sales  at  5to5^c. 
per  lb.,  and  cocoanut  ml  is  soft  in  tone  at 
b]/%  to  6%c.  Other  lines  are  unchanged. 
We  quote  :  Bleaching  powder,  $2.50  10 
$2  75  ;  bicarb,  soda,  $2.25  to  $2.35  ;  sal  soda, 
70  to  75c.  ;  carbolic  acid,  lib.  bottles, 
25  to  30c.  ;  caustic  soda,  60  per  cent.,  $2.15 
to  $2.75  ;  ditto,  70  per  cent.,  $2.40  to  $2  50  ; 
chlorate  of  potash,  20  to  22c;  alum,  $1.40  to 
$1.50  ;  copperas,  75  to  80c.  ;  sulphur  flour, 
$1.75  to  $2.00;  ditto  roll,  $2.00  to  $2.10  ; 
sulphate  of  copper,  $4.50  to  $500;  white 
sugar  of  lead,  7%  to  8>£c.  ;  bicarb,  potash, 
10  to  12c.  ;  sumach,  Suily,  per  ton,  $75  to 
$80;  soda  ash,  481050  per  cent.,  $1.15  to 
$1.50  ;  chip  logwood,  $2  00  to  $2  10  ;  castor 
oil,  6*4  to  7c. ;  and  Norwegian  cod  liver  oil, 
$25  to  $26  ;  Gambier,  5  to  5#c;  cocoanut 
oil,  byi  to  6Xc. 

PETROLEUM. 

The  petroleum  market  has  a  firmer  feeling 
and  prices  are  advanced  on  last  week's  basis 
under  a  more  active  demand.  We  now 
quote  Canadian  refined  at  ll}4c.  in  shed  in 
Montreal  for  round  lots,  and  12  to  I2%c.  for 
small  quantities.  American  petroleum,  15c. 
in  car  lots,  16-.  in  iobarrel  lots,  and  \t%c. 
for  single  barrels,  net  cash  ;  American  ben- 
zine, 23  to  25c.  ;  Canadian  benzine,  io^c. 
Petrolea;  I2^c.  Montreal. 
HIDES. 

The  firm  tone  on  outside  markets  which 
has  been  already  referred  to  is  hiving  some 
influence  on  this  market.  Receipts  here  are 
small  and  meet  a  good  demand.  We  quote 
No.  1,  4c;  No.  2,  3c;  and  No.  3,  2c.  Lamb- 
skins are  the  same  at  45  to  50:.  and  calf- 
skins steady  at  $c. 

TALLOW. 

The   tallow   market   is   quiet,  and   about 

steady  at  5'^  to  6Xc  per  pound,  as  to 
quality. 
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MONTREAL  MARKETS— Continued 
WOOL,. 

Quite  a  few  parcels  of  imported  wool  have 
been  taken  off  this  market  by  American 
buyers  recently,  and  the  tone  on  all  kinds  is 
veryfirm.  Wequote:  Greasy  Cape,  i4toi6c; 
Canadian  fleece,  17  to  20c;  B.  A.  scoured,  26 
to  32c  ;  pulled  wool,  20  to  2\%c.  for  supers, 
and  23  to  26c.  for  extras.  Northwest  wool 
is  quoted  at  11  to  12c. 

ASHES. 

There  is  no  change  in  the  ashes  market, 
which  rules  quiet  but  firm.  We  quote  : 
Firsts,  $4.20  ;  seconds,  $3.80  to  $3  85  ;  and 
pearls  $7.50  per  100  lbs. 


MONTREAL,    TRADE    NOTES. 

Eby  Bros.'  job  shells  No.  10  and  12  can 
be  had  in  any  quantity  from  Caverhill,  Lear- 
mont  &  Co. 

H.  McLaren,  of  H.  McLaren  &  Co.,  who 
has  been  away  on  a  short  business  trip  re- 
turns to  town  this  week. 

One  of  the  largest  if  not  the  very  largest 
stocks  of  galvanized  iron  and  tin  plate  in 
the  Dominion  is  that  carried  by  Crathern 
&  Caverhill. 

Mr.  McMaster,  of  the  Montreal  Rolling 
Mills,  states  that  the  makers  expect  to  get 
through  their  quarterly  meetings  by  Tues- 
day next  at  the  latest. 

James  Hutton  &  Co  have  just  received  a 
large  consignment  of  brass  bedsteads.  They 
are  remarkably  fine,  and  just  suited  for  the 
requirements  of  high-class  trade.  This  style 
of  bedstead  is  even  more  in  favor  this  year 
than  last,  and  it  was  this  fact  that  induced 
James  Hutton  &  Co.  to  bring  out  so  large  a 
consignment. 

Eugene  McCarthy,  a  prominent  Syracuse 
hardware  man,  was  in  town  this  week  and 
paid  a  visit  to  several  of  the  leading  estab- 
lishments. He  was  surprised  to  see  the 
large  stocks  of  all  kinds  carried  by  the  Mont- 
real houses.  Mr.  McCarthy  is  a  great 
sportsman,  and  was  returning  from  a  trip  to 
the  Lake  St.  John  region. 

Frank  Caverhill,  of  Caverhill,  Learmont 
&  Co.,  returned  last  week  from  Great  Britain. 


Speaking  of  trade  over  there  Col.  Caverhill, 
who  visited  Sheffield  on  business,  says  he 
was  much  impressed  with  the  stimulating 
effect  upon  business  of  the  American  tariff 
legislation.  The  McKinley  Act  had  a  most 
depressing  effect  upon  the  Sheffield  cutlery 
trade,  as  it  cut  off  its  most  profitable  market. 
The  abrogation  or  amendment  of  the  act 
was,  however,  expected  from  the  start,  and 
the  manufacturers  kept  their  works  going 
for  the  sake  of  keeping  their  staffs  together, 
and  retained  the  product  in  stock.  As  soon 
as  the  new  tariff  bill  was  passed  much  of 
this  sto.k  was  shipped  to  the  United  States, 
the  number  of  razors  shipped  across  the 
Atlantic  in  the  week  following  the  passing 
of  the  U.  S.  tariff  bill  being  unprecedented. 
Consequently  there  is  just  now  considerable 
activity  in  the  British  hardware  industry, 
and  a  hopeful  tone  pervades  every  branch 
of  industry  there. 


TORONTO  MARKETS. 

Toronto,  Sept.  28,  1894. 

HARDWARE. 

THERE  has  been  some  recovery  from 
the  after  Exhibition  quietude,  busi- 
ness during  the  week  having  been 
fairly  brisk.  This  is  noticeable  in  several 
lines.  Cutlery  is  much  more  active.  A 
better  business  is  being  done  in  rope.  A 
more  satisfactory  state  of  affairs  exists  in 
tacks.  In  coil  chain  business  is  unsatis- 
factory. Horseshoes  are  going  out  quiet 
freely.  Briskness  is  still  characteristic  of  the 
plumbing  trade  as  far  as  it  relates  to  the 
country.  Hinges  are  active,  and  a  little 
better  business  is  being  done  in  clothes 
wringers.  Trade  in  lamp  goods  is  brisk. 
Payments  are  much  as  before  with  the  tend- 
ency towards  improvement 

Wire — Demand  is  still  steady  for  ordi- 
nary fence  and  hay-baling  wires.  Barbed 
wire  is  only  going  out  slowly.  Stove-pipe 
wire  is  brisk,  although  quantities  are  not 
large.  We  quote  barbed  and  plain  twist  at 
3X  to  3/^c.  per  lb.;  steel  staples,  3XC- 

Rope — The  demand  has  increased  a  little 
during  the  week,  especially  in  the  smaller 
sizes  of  Manilla  and  Sisal.     Deep  sea  line, 


halyards  and  cotton  are  in  good  demand  for 
plow  lines  and  halters.  We  quote  :  Sisal, 
7-16  in.  and  larger,  7^c.  ;  X.  5"l6»  H  '"•> 
8c.  Manilla,  7-16  in.  and  larger,  aj£c.  ;  %, 
5-16,  yi  in.,  10c. 

Cut  Nails — Orders  are  still  small,  but 
prices  remain  unchanged  at  $1.80  to  $1.85 
according  to  size  of  order. 

Wire  Nails — These  are  still  in  demand, 
and  business  in  them  is  a  good  deal  better 
than  in  ordinary  cut.  Discounts  are  un- 
changed at  75,  10  and  5  per  cent.,  shipments 
of  10-keg  lots  being  prepaid. 

Horse  Nails — Trade  in  this  line  is 
brisk  at  unchanged  prices.  A  few  small 
orders  have  been  received  for  the  short 
counter-sunk  head.  Discounts,  60  per  cent, 
off  "  C'and  60  and  2%  per  cent,  off  "P.B." 
and  "  M." 

Tacks  —  Trade  is  keeping  up  well, 
which  is  quite  a  change  to  what  has 
been  characteristic  of  this  line  of  trade 
lately.  We  quote  as  follows  :  Cu%  car- 
pet blued,  gimp,  60  per  cent.;  do.,  tinned, 
70  per  cent.;  copper  nails,  62^  percent.; 
clout  nails,  60  to  67 yi  per  cent.;  trunk  nails, 
60  to  65  percent.;  shoe  finders'  tacks,  50  per 
cent.;  shoe  nails,  Hungarian  nails,  etc.,  37 
per  cent. 

Chain— Jobbers  are  having  numerous 
enquiries  from  the  lumber  districts,  but 
business  in  coil  chain  is  not  on  the  whole 
satisfactory,  orders  being  small.  Cow  ties 
are  in  better  demand,  but  in  trace  chains 
business  is  quiet. 

Horseshoes — Prices  have  been  reduced 
to  $3.65  Toronto  and  $.3.70  London.  This 
is  a  decline  of  15c.  per  keg.     Trade  is  brisk. 

Ware — Peerless  and  Eclipse  are  still  in 
good  demand,  a  general  assortment  being 
called  for  almost  daily. 

Plumbers'  Supplies— Business  remains 
fairly  steady  on  country  account,  but  city 
trade  remains  much  as  it  has  been  for  some 
time. 

Lead  Pipe — A  few  ton  lots  have  changed 
hands  during  the  week,  but  as  a  rule  the 
demand  is  for  small  quantities.  Prices  are 
as  before.  We  quote  :  Toronto  and  west 
30    per    cent,  off    in     small    lots,    and    30 


Best  Value 


on    Earth. 


These  are  the  Furnaces  that  secure  the 
trade  for  dealers  who  handle  them. 
They  have  no  rivals  but  many  imitators. 


Clare  Bros.  &  Co. 
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and  10  per  cent,  off  in  ton  lots  ;  points  east 
of  Toronto  35  per  cent,  off  in  small  lots,  and 
35  and  10  per  cent,  off  in  ton  lots. 

Hinges — Trade  is  active  for  light  and 
heavy  tee  strap  and  barn  door  hinges. 
Combination  prices  are  being  well  adhered 
to. 

Builders'  Supplies— Country  trade  is 
fairly  active  in  the  general  lines.  City  busi- 
ness remains  quiet. 

Tools — Demand  keeps  good  for  manure 
forks,  potato  forks  and  hooks  and  spades 
while  draining  tools  are  being  called  for 
more  frequently. 

Clothes  Wringers — Trade  is  a  little 
more  active,  but  quantities  going  out  are 
not  large. 

Cutlery — Trade  is  active  in  a  general 
sorting  up  way,  and  more  so  than  a  week 
ago. 

Sporting  Goods — Guns,  rifles,  ammuni- 
tion, etc.,  are  in  good  demand. 

Belting — Harvesting  being  over,  there 
is  no  demand  on  this  account,  but  there  is 
a  good  demand  from  the  lumber  mills  for 
the  large  sizes. 

Lamp  Goods — Dealers  in  this  line  are 
being  kept  busy  filling  orders  for  general 
assortment  of  lamps,  globes  and  gas  fix- 
tures. 

Tar,  Etc.  —  Coal  tar  is  still  scarce.  We 
quote:  Roofingpitch,  $2.5oper  brl.;  purecoal 
tar  $4  per  brl. ;  refined  coal  tar,  $4. 50  per  brl. ; 
XXX  refined  coal  tar  in  quart  tins,  $1  per 
doz.;  best  Southern  pure  tar,  $6  per  brl.  and 
75c.  per  doz.  pint  tins;  pine  pitch,  $2.75 
per  brl. 

Cement,  Etc.— Much  as  before.  We 
quote  :  Portland  cement  (English),  $3  per 
brl.  for  best  grades  ;  New  Brunswick  plaster 
Pans,  $2  per  brl.  ;  Canadian  water  lime, 
$1.25  per  brl. 

Firebrick,  Etc. — Scotch  firebrick,  $3.25 
per  100  ;  Scotch  fireclay,  $1  per  100  lbs. 
METALS. 

Hoops  and  bands  are  in  little  better  de- 
mand, and  there  has  been  a  little  doing  in 
pig  iron,  but  business  on  the  whole  remains 
much  as  before. 

Pig  Iron — Sales  of  Siemen's  are  reported 
at  $18,  and  an  occasional  enquiry  is  heard 
for  Scotch,  but  the  bare  mention  of  price 
drives  the  buyers  away.  We  quote  ex  cars 
Toronto:  Carnbroe,  $19.50;  Summerlee, 
$21  to  $21.50;  Nova  Scotia,  $18  to  $18.50. 

Rogers,  Brown  &  Co.,  Buffalo,  report  the 
Toronto  market  for  American  pig  iron  as 
follows  :  Consumption  throughout  Canada 
is  increasing  largely.  The  only  drawbacks 
to  business  seem  to  be  the  inability  of  fur- 
naces to  make  prompt  shipments  and  the 
excessive  freight  rates  charged  by  the  rail- 
roads. We  quote,  for  cash,  in  bond  f.o.b. 
cars,  Toronto  :  No.  1  foundry  strong 
coke  iron  Lake  Superior  ore,  $13.75  ; 
No.  2  foundry  strong  coke  iron,  Lake 
•Superior   ore,  $13 .25  ;  Jackson    county   sil- 


very, No.  1,  $16.80  to  $18.30;  Lake  Superior 
charcoal,  $15.55  5  Southern  soft,  No.  1, 
$11.75  ;  d'tto.  No  2,  $11.50. 

Bar  Iron— Orders  are  still  small,  and 
for  immediate  requirements  as  a  rule.  We 
quote  base  price  at  $1.70  to  $1.75. 

Sheet  Iron— Business  has  fallen  off 
somewhat  during  the  week.  Principal 
gauges  called  for  are  24,  26  and  28,  only 
occasional  orders  being  received  for  heavy 
gauges.  We  still  quote  :  8  to  16  gauge,  $2.50; 
18  ditto,  $2;  20  ditto,  $2.10;  22  to  24  ditto, 
$2.20;  26  ditto,  $2.45  ;  28  ditto,  $2.65;  tinned 
sheet  iron,  Manor's,  26  gauge,  7c.  per  lb.; 
22  to  24  gauge,  6)4c;  16  to  20  gauge,  6%c. 

Sheet  Steel — There  is  not  much  doing. 
Principal  demand  is  for  "dead  flat,"  although 
this  is  only  wanted  in  small  quantities. 
We  quote  :  8  to  16  gauge,  $2  75  per  100  lbs. ; 
18  to  20,  $2  65  ;  22  to  24,  $2.85  ;  26,  $3.10. 

Iron  Pipe — Business  continues  active  in 
both  black  and  galvanized.  Prices  have  not 
varied  to  any  extent,  although  lots  of  1,000 
feet  arequoted  5  per  cent.  1  jwer  than  smaller 
quantities.  Ruling  discounts  are  70  to  70 
and  5  percent,;  galvanized  pipe,  50  to  50 
and  5  per  cent. 

Galvanized  Iron — Although  a  number 
of  shipments  of  case  lots  have  gone  out  the 
past  week,  they  are  not  as  numerous  as  they 
were.  Orders  continue  to  be  booked  for 
import  at  $425  for  case  lots  of  28  gauge, 
Gordon  Crown  and  Queen's  Head  brands. 

Ingot  Tin— Trade  has  fallen  off  con- 
siderably. Although  there  is  still  a  steady 
demand  the  quantities  moving  are  small.  A 
few  good  sales  of  Straits  tin  have  been  made 
at  unchanged  prices.  We  still  quote  i8>£ 
to.  19c. 

Ingot  Copper — There  is  not  a  great  deal 
doing,  but  prices  are  firm  at  10  to  io^c,  ac- 
cording to  quantity. 

Sheet  Copper— Trade  is  good  both  in 
turned  and  plain  sheeting.  Demand  has 
fallen  off  for  braziers'  sheets.  We  quote  : 
Untinned,  14  to  i6)4c.  according  to  weight 
and  size  ;  brazier  sheets,  14  to  17c,  accord- 
ing to  quality. 

Zinc  Spelter — Business  is  steady  at  un- 
changed prices.  We  quote  domestic  at  3^ 
to  4c.  and  improved  at  3^  to  4c. 

Galvanized  Boilers— The  cut  in  price 
referred  to  last  week  applied  only  to  dozen 
lots.  Prices  are  :  30  gal.,  $6  ;  35  gal.,  $7  ; 
40  gal..  $8.     Trade  is  good. 

Boiler  Tubes — There  have  been  a  good 
many  going  out  during  the  week.  We 
quote:  1%  inch,  7c.  ;  \yz  inch,  7%c.  ;  1% 
inch,  8c.  ;  2  inch,  8}4c.  ;  2X  inch,  9c.  ;  2%. 
inch,  9^c. ;  3  inch,  n^c. ;  3^  inch,  14c;  4 
inch,  19c. 

Tin  Plates — A  fair  volume  of  business 
has  been  doing  the  past  week  at  quotations. 
We  quote  :  Coke,  14  to  20  gauge,  at  $3  10  ; 
for  sizes  15  to  25c.  per  box,  basis  more; 
"  I.C."  charcoal,  $3.50  to  3.75. 

Terne  Plates — Trade  keeps  steady, 
especially  in  "I.C."  The  quantity  so  far 
disposed  of  is  in  excess  of  that  of  the  corre- 


sponding period  last  year.  Prices  are  un- 
changed at  last  week's  advance,  namely, 
$6.75  to  $7  for  box  lots. 

Sheet  Zinc — This  is  going  out  freely  at 
unchanged  prices.  We  quote  4|^c.  for 
cask  lots  and  5c.  for  small  lots. 

Hoops  and  Bands— These  have  been  in 
little  better  demand  during  the   week,  but 
trade    is  still    far  from    being    satisfactory.       ^ 
We  quote  $2.25   for  ordinary  lots  and  $2.20 
for  ton  shipments. 

Canada  Plate — Are  going  out  exceed- 
ingly well  in  52,  60  and  75  sheet  boxes, 
and  quite  a  few  large  orders  have 
been  booked  for  later  delivery.  We  quote 
half-polished  at  $2.25  to  $2.35,  accord- 
ing to  quantity ;  66  sheet  boxes,  10c.  per 
box  advance  ;  75  sheet  boxes,  25c.  advance 
over  52's  ;  20  x  28,  $2.50. 

Tin  Ware— The  merchants  throughout 
the  country  are  beginning  to  order  their  fall 
supplies  in  tin  ware,  but  not  in  as  large 
quan'ities  as  they  did  last  year. 

C  ORRUGATED  IRON.— Business  is  fair  for 
the  season.  Sales  are  keeping  up  fairly 
we'l,  but  values  are  lower.  We  quote  gal- 
vanized, 26  gauge,  at  $4  per  square,  and 
steel  shingles  from  $2  up. 

SOLDER — Not  many  large  lots  have  gone 
out  during  the  week,  but  general  trade  is 
satisfactory.  We  still  quote  12^  to  13^  per 
lb. 

Pig  Lead — Another  falling  off  in  business 
is  to  be  noted.     We  quote  $2  90  to  $3. 

Antimony— Trade  is  steady  at  10  to 
ioj^c. 

GLASS. 

Activity  is  still  the  characteristic  of  the 
glass  trade,  with  the  demand  principally  for 
the  larger  sizes.  On  account  of  the  low 
prices  ruling,  the  proportion  of  double  dia- 
mond going  out  is  steadily  on  the  increase. 
We  still  quote  $1.10  to  $1.1*5  f°r  first  break. 
Demand  for  plate-glass  continues  to  im- 
prove, and  discount  is  unchanged  at  35  per 
cen*. 

Books  for  Retailers 

Published  for  the  good  of  the  trade. 


Ideas  for  Hardware  Merchants 

As  its  name  implies  it  is  lull  of  ideas 
for  the  retail  hardware  merchant. 

PRICE,  50   CENTS  (Half  Price) 

Buying,  Handling1  and  Selling  of  Tea 

being    the    experience   of    the    most 
prominent  and  successful  merchants. 

PRICE,    25    CENTS. 

Pitfalls  of  the  Dry  Goods  Trade 

This  is  another  batch  of  Prize  Essays 
full  of  valuable  information. 

PRICE,  10  CENTS 

Sent,  postpaid,  on  receipt  of  price. 


HARDWARE   MERGttANT 

TORONTO. 
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MA  RKETS—  Continued 

PAINTS    AXD    OILS. 

There  is  some  activity  in  turpentine  and  a 
brisk  demand  for  putty,  but  outside  these 
particular  lines  trade  is  quiet.  Payments 
are  only  moderate. 

White  Lead — There  is  a  good  demand 
for  English  lead,  but  otherwise  there  is  not 
much  doing.  We  still  quote  4>£c.  per  lb.  as 
the  base  price. 

Turpentine — Some  houses  are  trying  to 
get  little  better  prices  on  account  of  the 
firmer  market  in  the  South,  but  the  move- 
ment is  not  general.  The  ruling  price  is 
still  40c.  f.o.b.  Toronto,  with  the  range 
quoted  ic.  higher. 

Linseed  Oil — Advices  announce  an  ad- 
vance of  3c.  per  gallon  in  the  price  of  oil  on 
the  English  market,  and  some  local  firms 
were  reported  to  be  quoted  ic.  higher  than  a 
week  ago,  but  this  could  not  be  verified  ; 
53c.  is  still  the  idea  for  raw  f.o.b.  Toronto, 
and  56c.  for  boiled.  Demand  is  fair  for  the 
season. 

Prepared  Paints — Demand  is  almost 
nil  with  pure  still  quoted  at  $1. 

Putty — Demand  continues  brisk  at  2c. 
for  bladders  in  barrels. 

Castor  Oil — The  demand  is  nearly  over 
for  the  season.  Prices  are  unchanged  at 
the  recent  decline,  being  still  d%c.  in  cases, 
and  7c.  in  tins. 

Varnishes — Trade  is  fair,  particularly  in 
the  imported  article.     Prices  are  as  before. 

Shellac— There  continues  to  be  a  fair 
turnover  in  this  article. 

OLD  MATERIAL.. 

Trade  is  fair  but  not  as  brisk  as  usual. 
Prices  are  still  unchanged.  We  quote  : 
Agricultural  scrap,  50c.  per  cwt.  ;  machin- 
ery cast,  50c.  per  cwt.  ;  stove  cast  scrap,  30 
to  35c.  ;  No.  1  wrought  scrap,  40c.  per 
cwt.  ;  No.  2,  including  sheet  iron,  hoop 
iron  and  mixed  steel,  10c.  ;  new  light 
scrap  copper,  6  to  6j£c;  heavy  scrap  copper, 
7  to  7j£c. ;  old  copper  bottoms,  5>£  to  6c; 
light  scrap  brass,  y/2  to  4c. ;  heavy  yellow  scrap 
brass,  5c;  heavy  red  scrap  brass,  5J^c 
scrap  lead,  \x/2  to  i^c.  ;  scrap  zinc 
i^toiJCc;  scrap  rubber,  3  to  3^c;  coun 
try  mixed  rags,  50  to  70c.  ;  clean  dry  bones 
50  to  60c.  per  100  lbs.  ;  borings  and  turn 
ings,  10c. 

SEEDS. 

The  United  States  markets  for  timothy 
seed  have  shown  a  marked  decline  the  past 
few  days,  in  which  the  markets  here  must 
sympathise.  Alsike  has  experienced  prac 
tically  no  change  since  our  last  quotations, 
but  with  more  varied  receipts  there  is  a 
wide  range  in  quotations,  prices  paid  rang- 
ing from  $5  to  $6.30  per  bushel,  the  latter 
being  for  really  fancy  quality,  while  inferior 
grades  are  boughc  at  proportionate  values. 
We  quote  timothy  at  $1.80  to  $2.20  per 
bushel,  f.o.b.  points  of  shipment. 
HIDES,  SKINS,  WOOL  AND  TALLOW. 
Hides — There  is  a  good  demand  for  all 
the  best  select  buff  hides   offered,  and  the 


AMERICAN  FENCING  WIRE 


Barb  Wire,  Annealed  and  Oiled  Wire,   Galvanized  Wire, 
Staples,  etc.,  from  stock  or      A     c     LESLIE   &  CO 

for  import.      Prices  right. 


Montreal   and  Toronto. 


Our 

Specialty 


PURE  TURPENTINE 


Our  Customers 
Need  fear  no 
Adulteration 


Every  barrel  guaranteed  !     We  are  headquarters  for  the  Pure  Article. 
Remember  these  facts  when  placing  your  orders. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W„  TORONTO 


..THE 


JAMES  ROBERTSON  CO.  «• 


Manufacturers,  Importers 
and  Jobbers. 


TORONTO,  MONTREAL,  WINNIPEG  and  ST.  JOHN,  N.B. 


Lead  Pipe,  Sheet  Lead 
Pig  Lead,  Bar  Lead 
Lead  Traps,  Lead  Wire 
Wire  and  Bar  Solder 
Drop  and  Bnck  Shot 
Window  Lead 
Tin-Lined  Lead  Pipe 
Block-Tin  Pipe 


THE    "RICHELIEU 


Sanitary  Earthenware 
Laundry  Wash  Tubs 
House  Boilers 
Bath  Tubs,  Pumps 
Sheet  and  Ingot  Copper 
Sheet  Iron,  Sheet  Zinc 
Iron  Pipe  and  Fittings 
Iron  and  Steel  Sinks 


Plumbers',  Steam,  G-asfitters'  and  Engineers' 
Supplies  of  all  kinds. 


A  Cent 
Well  Spent 
May  Save 
You  Dollars, 


Drop  us  a  Card  for  Discounts  and  Prices. 


CLAUSS  SHEAR  CO. 


Toronto 
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MARKETS—  Continued 

market  is  firm  at  the  advance.  Local 
dealers  are  paying  3>£c.  for  green.  Cars  of 
prime  buff  are  held  at  4%c.  The  Chicago 
market  was  reported  a  trifle  easier  to-day. 

Lambskins— Are  in  good  demand  and 
steady  at  45c;  pelts,  45c. 

Calfskins — Are  quiet.  Dealers  quote  6c. 
for  No.  1  and  4^.  for  No.  2. 

Tallow — Is  steady.  Local  dealers  are 
paying  5>£c.  and  S/4C-  ar>d  selling  at  6c.  and 
6#c. 

Fleece — There  is  a  firmer  feeling  in  the 
market,  the  recent  shipments  having  created 
a  better  inquiry,  and  prices  are  firmer. 
Combing  is  quoted  at  17 '/i  to  18c.  and 
clothing  at  19  to  20c. 

Pulled  Wools — Are  quiet.  The  demand 
from  the  home  mills  is  moderate.  Prices 
are  rathar  firmer  at  21  to  23c.  for  supers  and 
19  to  20:.  for  extras.  Foreign  wools  are 
firmer. 

PETROLEUM. 

Car  lots  are  now  moving  brisk.  Prices  are 
much  the  same  as  last  week.  We  quote 
in  5  to  10  brl.  lots,  imperial  gallon,  Toronto  : 
Canadian,  12c.  ;  carbon  safety,  15c;  Cana- 
dian water  white,  16  to  17c;  American 
water  white,  i7>£c.  ;  photogene,  20c. 

The  Petrolia  Advertiser  quotes  :  Petrolia 
crude,  98c.  per  brl.  ;  Oil  Spring  crude,  99c. 
per  brl.  ;  refined,  6%  to  9%c.  in  bulk,  or  8^ 
to  9c.  in  brls.  in  car  lots,  f.o.b.,  here. 


MARKET    NOTES. 

A  large  consignment  of  plate  glass  has 
just  been  received  by  Stewart  &  Wood. 

M.  &  L.  Samuel,  Benjamin  &  Co.  report 
an  increasing  trade  in  axes  and  cross  cut 
saws. 

H.  S.  Howland,  Sons  &  Co.  are  in  receipt 
of  large  shipments  of  Nicholson  mill  saw 
files. 

Sanderson  Pearcy  &  Co.,  have  in  another 
shipment  of  Double  Diamond  and  Star  glass 
this  week. 

M.  &  L.  Samuel,  Benjamin  &  Co.  report 
satisfactory  trade  in  ammunition,  guns, 
rifles,  etc. 

Some  nice  orders  have  been  received  this 
week  by  A.  C.  Leslie  &  Co.  for  steel  angles 
for  windmill  work. 

H.  S.  Howland,  Sons  &  Co.  have  just  re- 
ceived shipments  of  Wostenholm's  pocket 
knives  and  razors;  also  genuine  acme  skates. 

It  is  understood  that  the  Ontario  Bolt  and 
Forge  Co.'s  works  will  be  started  up  again 
on  Monday  to  finish  orders  on  hand  and  put 
stock  in  shape  for  final  winding  up. 

"  I  wish  you  would  tell  the  trade,"  said 
Mr.  Wood,  of  Stewart  &  Wood,  to  Hard- 
ware, "  that  the  railway  companies  will 
carry  coal  tar,  benzine,  turpentine,  linseed 
oil,  roofing  felt,  and  other  inflammable  ma- 
terial only  Tuesday  and  Friday  evenings. 
Our  customers  are  continually  complaining 
that  their   orders  for  these   goods  are   not 


filled  promptly.  If  you  will  tell  them  the 
reason  it  will  save  us  writing  a  good  many 
letters." 

The  Metallic  Roofing  Co.  have  just  closed 
contracts  wi  h  the  St.  Anthony  Lumber  Co. 
for  their  new  mills  in  Al;oma  and  with 
Armstrong  Bros.'  new  mills  at  Markdale. 
Prices  have  been  considerably  reduced 
lately,  and  the  firm  will  be  pleased  to  mail 
new  lists  on  application. 

A  new  coating  for  walls,  ceilings,  etc.,  is 
being  put  on  the  market  by  the  Alabastine 
Co.,  Ltd.,  of  Paris,  Ont.  It  is  called  "  Jell- 
stone,"  and  Sanderson  Pearcy  &  Co.,  whole- 
sale paint  dealers,  are  the  Toronto  agents. 
The  purpose  of  "  Jellstone"  is  to  take  the 
place  of  whiting  and  glue,  while  it  is  cheaper 
than  whiting  and  good  glue,  and  with  it  the 
kalsominer  can  produce  his  own  tints  by 
adding  dry  colors. 


UNITED  STATES  MARKETS. 

New  York,  Sept.  28,  1894. 

PIGTIN — For  the  day  there  is  very  little 
change  in  prices  to  record  in  this 
market.  London  sent  advices  of 
slightly  higher  prices  there  that  served  to 
brace  up  the  local  market,  and  a  fair  degree 
of  local  speculative  interest  also  helped 
matters  in  some  degree.  Circumstantial 
evidence  that  the  market  is  largely  under 
speculative  control  continues  prominent, 
however,  and  there  are  few  indications  of 
support  from  consumptive  or  jobbing  trade 
demand.  On  'Change  sales  were  recorded 
of  25  tons  at  16. ioc.  for  September  delivery; 
50  tons  at  15.75c.  for  November  ;  25  ions  at 
1 5.75c.  for  December. 

Copper — Business  is  momentarily  at  a 
standstill,  and  true  market  value  for  copper 
is  somewhat  enigmatical.  London  quota- 
tions by  cable  come  somewhat  lower,  but, 
despite  that  and  the  fact  that  the  mainstay 
of  the  market  is  foreign  manipulation,  the 
appearance  of  firmness  was  maintained  by 
prominent  dealers.  They  place  valuation  at 
92^  c.  for  Lake  Superior  ingot,  9^  to  9>^c. 
for  electrolytic  and  g}i  to  f)%c.  for  ordinary 
casting  stock. 

Pig  Lead — The  market  remains  in  more 
or  less  uncertain  shape.  There  is  apparent 
firmness  on  spot  stock,  and  something  the 
reverse  where  deals  involving  future  de- 
liveries are  concerned.  Spot  and  immediate 
shipments  from  the  West  are  difficult  to 
secure  at  less  than  3.20c.  On  the  other  hand, 
more  distant  futures  offered  at  the  same 
price  find  few  buyers,  and  little  business  was 
reported  for  the  day.  St.  Louis  wire  to  the 
Metal  Exchange  was  3.05c.  London  cable 
£9  165.  3d.  for  soft  Spanish. 

Spelter — There  is  little  business  doing 
here,  and  the  market  is  without  distinctively 
new  feature.  At  the  western  points  the  tone 
is  apparently  quite  firm.  In  any  event  it  is 
difficult  to  buy  ordinary  brands  at  3.50c.  laid 
down  here,  while  3  52%  to  3.55c.  stands  as 
the  popular  quotation.     St.  Louis  quotation 


to  the   Metal  Exchange  was  3.30c.     London 
cable  ,£15  8s.  gi.  for  good  merchant  brands. 

Antimony — Jobbing  sales  show  some  in- 
crease, but  prices  remain  soft,  with  7/^c. 
quoted  for  Hallett's  and  g)4c.  for  Cookson's 
on  the  spot. 

Tin  Plate — The  demand  from  all  class 
of  custom  is  moderate  at  the  present  time, 
and  the  general  disposition  is  to  hold  back 
until  deliveries  can  be  made  under  the  new    ^ 
duty. 


PERSONAL  MENTION. 

Mr.  Hyslop,  of  Hyslop,  Caulfeild  &  Co., 
has  returned  from  Liverpool.  He  reports 
trade  in  all  lines  rather  quiet  in  Britain,  but 
the  bicycle  makers  with  whom  he  was  doing 
business  are  all  looking  forward  to  a  boom 
again  next  year. 

C.  A.  Thomas,  of  M.  &  L.  Samuel,  Ben- 
jamin &  Co.,  returned  Thursday  from  a  six 
weeks'  business  trip  through  Manitoba.  He 
reports  that  the  merchants  up  there  have 
had  a  fairly  good  season  and  that  prospects 
are  brightening. 


TIN  STATISTICS. 


WITH  so  many  interested  and  mis- 
leading statements  pub'i>hed  in 
London  concerning  the  statistical 
position  of  pig  iron,  the  following  figures  are 
thoroughly  reliable,  and  may  prove  valuable 
as  showing  a  large  increase  in  production 
and  the  stocks  over  a  year  ago. 

The  shipments  from  all  parts  up  to  Sep- 
tember 1st,  1894,  show  an  increase  of  4,200 
tons  over  the  same  period  last  year,  while 
the  total  visible  supply  up  to  the  same  date 
shows  an  increase  of  close  to  8,000  tons. 

As  cabled  over  to-day,  the  shipments  from 
the  Straits  for  the  first  half  September  are 
very  heavy,  amounting  to  2,510  tons,  against 
1,475  t°ns  same  time  last  year — an  increase 
of  1,035  tons.  Now,  suppose  we  allow  an 
extra  500  tons  per  month,  or  say  6,000  tons 
for  the  whole  year  as  the  increase  in  con- 
sumption in  America,  we  shall  still  have  a 
surplus  of  7,000  to  8,ooo  tons  by  the  end  of 
this  year.  So  far  the  increase  in  consump- 
tion this  year  has  been  very  slight,  and  it  is 
hardly  likely  that  the  increase  will  be  as 
heavy  as  our  estimate. 

During  July  and  August  consumers  allow- 
ed their  sto*:k  to  run  down  very  low,  so  that 
there  has  been  a  heavy  call  for  spot  tin  this 
month,  but  beyond  this  rush  the  actual  trade 
of  the  country  is  not  very  active.  Reports 
from  all  over  the  country,  indicate  a  better 
outlook  with  confidence  returning,  but  there 
is  nothing  like  the  active  revival,  reported 
in  the  Democratic  press  simply  for  political 
effect.  The  Franco-Dutch  syndicate  appear 
to  have  been  a  little  previous  in  their  calcula- 
tions and  they  may  find  that  trade  over 
here  will  go  very  slow  after  two  years  of  bad 
times.  Our  purchases  in  the  Straits  during 
the  last  few  weeks  show  pretty  plainly  that 
consumers  and  dealers  are  not  active  buyers 
by  any  means,  and  with  a  visible  stock  to- 
day, of  close  to  4,000  tons  (this  includes  the 
shipments  from  the  Straits  first  half  of 
September),  for  this  market  we  can  get  along 
with  a  few  hundred  tons  picked  up  from  out- 
siders, while  the  syndicate  may  have  to  carry 
their  load  another  six  months. — Daily  Metal 
Market  Report. 
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GOLD  IN   MANITOBA. 

WILLIAM  CALDWELL,  one  of  the 
pioneer  mining  men  of  the  Lake  of 
the  Woods  district,  and  late  super- 
intendent of  the  Sultana  mine,  is  in  the 
city.  His  mission  is  to  purchase  machinery 
for  a  new  enterprise,  which  he  is  undertak- 
ing in  connection  with  W.  G.  Motley,  the 
j  eminent  English  mining  engineer.who  p  issed 
through  Winnipeg  a  few  days  ago  en  route 
to  Chicago,  where  he  wil  purchase  portions 
of  the  plant  that  cannot  be  procured  in 
Canada.  These  gentlemen  intend  to  open 
up  a  new  mine  on  Whitefish  Bay,  as  the  re- 
presentatives of  a  strong  and  wealthy  British 
syndii  ate.  This  syndicate  h  s  been  work- 
ing the  Rajah  mine,  but  the  pioperty  did  not 
turn  out  entirely  satisfa  tory  and  was 
abandoned.  Through  the  representat  ons 
of  Mr.  Motley,  however,  who  was  convinced 
that  it  was  the  location  of  that  particular 
mine  and  not  the  resources  of  the  country 
that  was  at  fault,  the  syndicate  decided  not 
to  withdraw  from  the  district,  and  gave  Mr. 
Motley  instructions  to  follow  his  own  judg- 
ment. Believing,  from  what  he  had  seen 
that  there  was  enormous  mineral  wealth  in 
the  district,  that  gentleman,  under  the 
guidance  of  Mr.  Caldwell,  underto  >k  a  pro- 
specting trip,  which  lasted  three  months, 
and  resulted  in  the  loc  tion  of  the  property 
on  Whitefish  bay  already  referred  to.  The 
outcome  of  their  enterprise  will  be  watched 
with  much  interest  both  at  home  and 
abroad.  Mr.  Mot  ey  intends  to  make  a  suc- 
cess of  the  mine  so  fir  as  skill  and  money 
can  do  it,  and  thereby  hopes  to  attract  the 
attention  of  Canadian  and  foreign  capitalists 
to  the  promising  field  for  the  miner  and  in- 
vestor. 

Mr.  Motley  was  strengthened  in  his  belief 
in  the  wealth  of  the  region  of  the  Sultana 
mine,  whi  h  has  been  worked  for  two  years 
by  John  F.  Caldwell,  and  who  up  to  the 
present  has  taken  between  $70,000  and  $75,- 
000  worth  of  gold  out  of  the  property.  The 
Sultana  has  been  vis  ted  during  the  past 
year  by  many  American  and  o  her  Euro- 
pean experts,  who  have  admitted  that  it  is 
an  almost  unknown  thing  in  mining  history 
for  a  man  to  make  the  development  of  a 
mine  pay  such  handsome  returns  as  have 
rewarded  Mr.  Caldwell's  efforts.  Usually 
it  c  >sts  from  $50,000  to  $100,000  in  nearly 
every  mining  region  to  get  a  mine  in  shape 
before  any  returns  can  be  looked  for.  The 
Sultana  now  employs  about  40  men,  and  is 
equipped  as  thoroughly  as  an  old  mine  after 
years  of  development,  having  a  stamp  mill, 
compressu  e  drills,  shaft  house,  hoists,  tram- 
ways, electric  light,  etc.  It  is  a  matter  of 
great  wonder  to  all  experts  that  Mr.  Cald- 
well, single-handed  and  in  the  face  of  great 
obstacles,  has  been  able  to  presevere  in  his 
enterprise,  and  they  simply  marvel  at  the 
results.  The  only  explanation  of  it  is  the 
richness  of  the  country  and  his  firm  belief 
•n  the  ultimate  outcome.     The   whole    Do- 
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minion  is  under  obligations  to  Mr.  Caldwell, 
for  what  he  has  accomplished  single-handed. 
He  has  proven  in  the  face  of  all  prejudices 
that  one  of  the  richest  resources  of  Canada 
lies  in  the  Lake  of  the  Woods  district. — 
Free  Press,  Winnipeg. 


THE  CONTRACTOR  LOSES  HIS  SUIT. 

IN  the  Exchequer  Court  at  Ottawa  on 
Monday  Mr.  Justice  Burbidge  gave  judg- 
ment in  the  famous  Curran  bridge  case. 
The  suppliant,  Emanuel  St.  Louis,  some 
months  ago,  filed  a  petition  of  right  in  which 
he  sought  to  tecover  a  balance  of  $62,647.29, 
alleged  to  be  due  him  by  the  Crown  under 
his  contract  for  the  construction  of  the  Wel- 
lington street  bridge  in  Montreal.  The 
total  amount  he  claimed  as  due  him  was 
$284,192.50.  He  was  paid  $220,550.21. 
The  Crown  alleged  in  defence  to  the  action 
that  the  pay  lists  presented  by  the  suppliant 
were  improperly  and  fraudulently  prepared, 
and  charged  that  by 'reason  of  such  fraud- 
ulent preparation  of  the  pay  lists  an  account 
should  ba  taken  of  all  matters  between  the 
Crown  and  the  suppliant  arising  out  of  such 
contracts,  and  that  if  such  accounts  were 
taken  it  would  appear  that  the  suppliant  had 
been  largely  overpaid.  The  Crown  counter- 
claimed  for  the  amount  so  overpaid. 

It  appeared  in  evidence  that  before  the 
works  were  completed  the  Government  de- 
cided to  appoint  a  commission  to  enquire 
into  the  manner  in  which  they  were  being 
carried  on,  and,  so  far  as  can  be  judged,  in 
view  of  the  enquiry  before  this  commission, 
the  suppliant  destroyed  all  his  time  books 
and  other  original  papers  and  materials  in 
his  possession,  by  which  the  correctness  of 
the  pay  lists  in  question  could  be  tested  or 
verified.  He  also  destroyed  his  books  of 
account,  his  ledger,  his  journal,  his  cash 
book,  his  bank  passbook  and  his  returned 
cheques.  "  The  fair  presumption,"  says  Mr. 
Justice  Burbidge,  "  to  draw  from  this  wilful 
destruction  of  evidence  is,  I  think,  that  if 
such  evidence  were  accessible  it  would  show 
that  the  pay  lists  which  the  suppliant  has 
furnished  to  the  Government,  and  upon 
which  he  makes  his  present  demand,  do  not 
constitute  true  and  just  accounts  of  the  labor 
he  supplied  to  the  crown  under  his  con- 
tracts. The  rule  of  law  that  justifies  such  a 
presumption  is,  I  think,  a  most  wholesome 
one,  especially  where  the  destruction  of 
evidence  is  accomplished  with  the  delibera- 
tion and  thoroughness  that  distinguish  the 
present  case." 

The  petition  of  St.  Louis    was  dismissed 
with  costs.     The  crown   having   asked   for 


leave  to  withdraw  its  counterclaim  without 
prejudice  to  its  right  to  prosecute  an  action 
in  respect  of  such  claim,  and  counsel  for 
suppliant  not  opposing,  an  order  to  amend 
was  granted,  with  costs  of  the  amendment 
to  the  suppliant. 


AMERICAN   PIG  IRON  IN  CANADA. 

The  London  Iron  and  Coal  Trades  Review 
says  :  "  The  recent  serious  drop  of  prices 
in  the  Unr.ed  Sates  has  caused  the  Canadian 
markets  to  be  deluged  with  American  pig 
iron,  which  has  successfully  competed  at 
Montreal  and  Toronto  with  the  Scotch  iron 
hitherto  consumed.  For  some  time  past 
American  pig  iron  has  been  offered  laid 
down  at  Montreal  for  $17.25,  duty  paid,  or 
what  is  assumed  to  be  just  about  its  cost  at 
the  place  of  production.  Scotch  iron,  how- 
ever, having  to  bear  the  ocean  freight  and  to 
pay  the  import  duty  as  well,  cannot,  it  is 
said,  be  laid  down  at  Montreal  for  less  than 
$18,  or  something  over  that  figure,  and 
hence,  for  the  time  being,  the  United  States 
sellers  rave  the  market  pretty  much  their 
own  way.  Of  course,  it  is  naturally  argued 
that  this  aggressiveness  of  American-made 
pig  iron  cannot  be  expected  to  be  long  con- 
tinued, and  that  the  former  relations  of  the 
market  will  be  resumed  when  the  iron  trade 
of  the  United  States  has  had  another  spurt; 
but  this  is  mere  conjecture.  We  have  to 
face  the  facts  as  they  are,  and  the  facts  as 
they  are  are  not  pleasant." 


NEW    BICYCLE-LOCKING  DEVICE. 

Necessity  is  once  more  the  mother  of  in- 
vention. Cycle  owners  in  the  Midlands 
have  suffered  so  heavily  of  late  from  the 
depredations  of  the  cycle  thief,  who  some- 
times has  the  audacity  to  jump  on  their  ma- 
chines and  pedal  away  under  their  very 
noses,  that  they  are  almost  at  their  wit's 
end  how  to  cope  with  the  difficulty.  Or- 
dinary chains  and  padlocks  are  of  little 
avail  to  secure  the  cycles,  as  the  expert 
thief  is  usually  provided  with  a  pair  of 
steel  nippers  powerful  enough  to  cut 
through  the  common  wire  link.  The  latest 
device,  which  has  just  made  its  appearance 
in  Birmingham,  seems  to  promise  better  re- 
sults. It  is  a  contrivance  for  locking  the 
steering-gear  of  a  bicycle.  By  a  turn  of  the 
key  the  front  wheel  of  the  machine  can  be 
locked  in  any  position,  and  if  the  thief 
jumps  on  it  in  the  hope  of  riding  off  with 
it,  he  is  likely  to  find  himself  in  a  fix.  The 
locking  apparatus  adds  but  a  trifle  to  the 
weight  of  the  machine,  and  is  so  small  that 
it  would  quite  escape  notice  unless  one's  at- 
tention was  specially  directed  t;>  it. — Iron- 
monger. 
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STEEL  RAIL  PROSPECTS. 

SOON  the  iron  trade  will  be  on  the  tip-toe 
of  expectation  over  the  movements 
among  the  giants  of  the  steel  industry, 
the  rail  manufacturers.  Afew  weeks  smce,the 
first  thrill  went  through  the  industry  over  a 
iS.ooo-ton  orderfoi  1895  delivery.  Manoeuvr- 
ing for  position  is  beginning,  since  no  one 
expects  that  the  present  pool  will  be  con- 
tinued without  very  important  modifications 
of  its  provisions.  New  factors  will  enter 
the  situation  for  1895  work.  The  Lorain 
plant  is  not  expected  to  be  much  of  a  factor, 
but  the  Youngstown  mill,  now  approaching 
completion,  needs  to  be  taken  into  account, 
since  any  tempting  difference  between 
billets  and  rails  may  induce  it  to  enter  the 
rail  trade.  Although  it  does  not  amount  to 
much  in  tonnage  the  Pueblo  mill  has  gone 
quite  far  afield  lately,  and  has  been  uncom- 
fortably successful.  Then  there  is  the  threat 
of  foreign  rails  in  exposed  territory  on  the 
Gulf  and  on  the  Pacific. 

Yet  relatively  these  matters  are  trifling 
when  compared  with  the  attitude  of  the  six 
great  mills  to  one  another.  Every  one  feels 
certain  of  its  ability  to  hold  its  own,  and 
some  are  confident  'that  they  can  control 
their  whole  territory,  in  spite  of  their  rivals. 
One  of  them  has  made  very  important  im- 
provements in  plant,  and  another  has 
secured  a  source  of  supply  of  cheap  raw 
material.  A  third  has  the  advantage  of  a 
slightly  lower  duty  on  foreign  ore.  A  fourth 
is  feared  on  account  of  its  extremely  aggres- 
sive management,  and  a  fifth  is  serene  over 
the  knowledge  of  heavily  reduced  cost  and 
a  commanding  position  in  the  most  import- 
ant centre  of  consumption  in  the  country. 
During  the  past  year  of  armed  peace  pre- 
parations for  vigorous  competition  have 
been  going  on. 

At  the  head  of  these  great  plants,  the 
greatest  in  the  country,  stand  some  of  the 
most  sagacious,  farsighted  and  determined 
of  American  captains  of  industry.  With  the 
enormous  interests  confided  to  their  keep- 
ing they  will  not  lightly  enter  a  war  to  the 
knife,  in  which  all  must  suffer  very  keenly. 
Some  new  adjustment  may  be  reached,  fair 
to  all  and  modestly  remunerative  to  the  in- 
dustry. The  iron  trade  in  general  has  a 
deep  interest  in  this  matter,  since  a  battle  of 
these  giants  could  not  but  help  influencing 
adversely  many  other  branches  of  the  trade. 
The  opinion  is  widespread  in  the  steel 
trade  that  a  lower  level  of  prices  for  rails 
would  prove  beneficial  to  the  billet  market 
by  increasing  the  consumption  of  rails  and 
thus  relieving  the  soft  steel  trade  from  the 
pressure  of  unemployed  rail  capacity.  With 
present  prices  for  raw  materials  the  rail 
mills  could  afford  to  sell  at  lower  prices  than 
those  now  ruling,  provided  they  had  a  larger 
tonnage  to  produce.  That,  however,  de- 
pends more  upon  the  financial  ability  of  the 
railroads  than  upon  anything  else.  No  one 
doubts  their  desire  to  purchase  more  heavily, 


SS.  SMOKELESS  POWDER 


Is  the  best;  it  does 
notcontain  anynitro 
glycerine,  and  is  not 

afiected  by  the  heat  or  cold.  It  is  made  by  the  Smokeless  Powder  Company,  Limited, 
Dashwood  House,  New  Broad  Street,  London,  E.  C.  Works,  "  Barwick  Herts."  It 
is  used  by  sportsmen  all  over  the  Dominion.  One  firm  in  New  York  have  purchased 
forty  tons  within  the  last 
twelvemonths.  A  stock 
kept  at  Montreal. 

439  Board  of  Trade  Building: 

Send  for  Price  List.  MONTREAL,  Agents. 


JAMES  DARLING  &  CO. 


The  Houghton 
Patent  Key 
Lock  Wrench 


Combines  strength,  simplicity  and  durability,  and  is  unequalled  for  ease  and  rapidity  of  adjust- 
Manutactured  in  all  sizes  by  THE  PARIS  TOOL  MFG.  CO.,  LTD.,  PARIS,  ONT. 


and  it  is  broadly  asserted  that  on  many  lines 
of  road  safety  of  travel  demands  extensive 
renewals.  But  so  many  of  them  have  so 
little  money  and  so  little  credit  that  there  is 
not  much  prospect  of  a  tonnage  for  next 
year  large  enough  to  tax  the  capacity  of  the 
mills.  If  one  or  more  of  the  latter  decide 
that  they  must  have  full  work  they  will  have 
to  fight  for  it  vigorously  and  pay  a  good 
price  in  lessened  income  for  the  achieve- 
ment.— Iron  Age. 


or  flickering,  and  is  not  affected  by  the 
winds  or  strong  drafts.  It  is  also  an  excel- 
lent lamp  for  kitchen  or  cellar  use. 


THE  "TUBULAR  SEARCH   LIGHT." 

The  accompanying  cut  is  an  illustration  of 
a  lamp  called  the  "  Tubular  Search  Light," 
which  is  being  put  on  the  market  by  H.  S. 
Howland,  Sons  &  Co.  It  is  nicely  finished 
in  blue  japan,  and  is  just  the  lamp  where  a 
strong  light  is  required  to  be  spread  over  a 


A  HARDWARE  MAN  MARRIES. 

William  J.  McMurray,  of  Cole  &  Mc- 
Murray,  hardware  merchants,  Niagara  Falls, 
was  married  on  Tuesday  last  to  Miss  Grace 
Menzie,  daughter  of  Andrew  Menzie,  of  the 
same  town.  The  knot  was  tied  by  the  Rev. 
Mr.  Burns,  Ph.D.,  assisted  by  the  Rev.  Mr. 
Crawford,  B.A.,  at  Fairview,  the  residence 
of  the  bride's  parents.  On  account  of  the 
severe  illness  of  the  bride's  father  only  near 
relatives  of  the  contracting  parties  were 
present.  Miss  A.  Vanzandt,  of  Rochester, 
New  York.,  acted  as  maid  of  honor,  and 
Master  Fred.  Menzie  and  Rhea  Bradt, 
nephew  and  niece  of  the  bride,  acted  as 
flower  bearers.  After  the  ceremony  a  sump- 
tuous repast  was  partaken  of  by  those  pres- 


large  space,  as  in  stables,  mills,  warehouses, 
picnic  grounds,  summer  resorts,  etc.  It 
throws  a  brilliant  and  steady  light  out  of 
doors  as  well  as  in  doors,  without  smoking 


ent.  The  happy  couple  left  on  the  Grand 
Trunk  Railway  evening  train  for  the  Thou- 
sand Islands  and  Montreal.  The  wedding 
gifts  were  costly  and  numerous.  Hard- 
ware congratulates. 
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Galvanized    Cloth    for    Evapora- 
tors,  Apple  Drying,  etc. 

Perforated  Sheet  Zinc  and 
Hardware  Grade  Cloth 

for  Fanning  Mill  Repairs 


Manufactured  by_ 


WRITE    FOR    CATALOGUE 


The  B.  Greening  Wire  Co.,    -     Hamilton,  Canada 


RAMSAY'S 

Furniture  Varnish 
Brown  Japan 
Inside  Varnish 
Outside  Varnish 

In  Handy  Cans 

IS    THE     PROPER     LINE. 


A.  RAMSAY  &  SON 


MONTREAL. 


BLACKSMITHS'  TOOLS. 


Horseshoe  Vises. 

Price,  No.  1,  -  $4  00 
'.'      No.  2,  -     7.50 

Will  save  their  cost 
in  a  week's  sharpen 
ing 


A.B.JARDINE&CO. 

HESPELER,   ONT. 

1879 ESTABLISHED 18  79 

Essex  Handle  and  Wood-Turning  Works 


You  can  make  no  mistake  by  placing  your  order  for 
Axe  Handles  with  us.  Our  Shaved  Pattern  Second 
Growth  Axe  Handle  is  undoubtedly  the  best  handle  in 
the  market.  Our  Polished  Octagon  Axe  Handle  cannot 
be  improved.  Our  Second  Growth  Oak  is  a  beauty. 
Our  timbers  the  toughest  and  patterns  the  best.  Ship- 
ment for  June  and  July  exceeds  three  thousand  dozen. 
Let  us  have  your  specification  for  future  shipment  now 
and  you  will  be  pleased. 

GARDNER  BROS.  &  CO.. 

ESSEX,    ONT. 


CHEAP 


FRESH 


RELIABLE 


By  sending  a 


Thorold 
Cement 


POST    CARD 


Estate  of  John  Battle 

Thorold 
Ont. 


Should  be  kept 

in  stock  by  all 

Hardware 

Merchants 


Prices  and  full 

particulars 
will  be  given. 


FOR   MASONRY  WORK  OF  ALL  KINDS 


ALL  BRISTLES 


used  in  BOECKH'S 
STANDARD  BRUSHES  are  bought  in  the  best  mar- 
kets and  are  of  the  very  highest  grade,  and  are  all  specially 
prepared  to  secure  the  best  results. 


CHAS.  BOECKH  &  SONS 


Sole  Manufacturers 


Office  and  Warerooms:    80  York  St. 
Factories  :    158  to  16S  Adelaide  St. 


TORONTO,    ONT. 


TUADE    MARK. 


BLACK 

DIAMOND 


FILE 
WORKS 


21   to  43  Richmond  St.,  Philadelphia,  Pa. 

G-.  &d  H.  :B_AJR,:isnETT, 

MANUFACTURERS   OF 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  Lightning  Sawfiles. 

AND 

EVERY   OTHER    DESCRIPTION    OF  SAW  FILES. 
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SUPERHEATED  AIR. 

IN    his  paper,    read    before    the    Brussels 
meeting  of  the   Iron  and  Seel  Insti  ute, 
S  r    Lowthian   Bell,  once  the  champion 
of  iron  stoves,  says  : 

At  this  point  I  should  like  to  offer  a  few 
additional  remarks  upon  the  question  of 
superheated  air.  This  at  the  Clarence 
Works  is  obtained  by  means  of  Cowper's  fire 
brick  stoves,  which  perform  their  duty  in  a 
perfectly  satisfactory  manner,  so  far  as  heat- 
ing the  blast  is  concerned.  I  wish  it,  how- 
ever, to  be  understood  that  it  is  very  rarely 
indeed  that  anything  under  20  units  of  coke 
has  sufficed  for  producing  a  similar  weight  of 
pU  iron.  I  go  further  and  declare  that  it  is  . 
exceptional — at  any  rate,  in  my  own  works 
— when  anything  less  than  21  hundredweight 
covers  the  consumption  of  fuel  containing  8 
per  cent,  of  ash.  On  one  point  I  believe 
furnace  managers  are  unanimous — viz.,  that 
the  use  of  the  superheated  air  is  attended 
with  greater  irregularity  in  point  of  quality 
of  iron,  and  consequently  in  consumption  of 
coke,  than  was  the  case  when  metal  stoves 
were  universally  employed.  Among  this 
class  of  officers  this  want  of  unifotmity  in 
the  blast  temperatures  is  inseparable  from 
the  nature  of  brick  stoves,  and  this  comes  in 
for  the  chief  share  of  the  blame  for  irregular 
working.  My  own  experience,  gathered  from 
the  daily  performance  of  26  furnaces — one 
half  using  Clevland  stone  and  the  other  half 
Lascashire  hematite— confirms  the  opinions 
of  the  managers  at  the  two  places  as  regards 
the  existence  of  the  irregularity  referred  to. 
So  far  as  my  own  observation  goes,  those 
opinions  are  occasionally  founded  on  the 
difficulty  of  discovering  any  other  cause  with 
which  they  can  connect  the  evil.  This  is  a 
mode  of  reasoning  which  is  fraught  with 
much  inconvenience,  and  often  with  much 
loss,  because  the  adoption  of  an  error  under 
such  circumstances  too  fiequently  leads  to 
no  further  attempt  being  made  to  discover 
the  true  cause. 

At  the  same  time,  I  do  not  pretend  to 
deny  that  when  a  furnace  receives  i's  blast 
from  a  freshly  heated  stove  the  temperature 
of  the  combustion  must  rise  in  some  propor- 
tion or  another.  The  question,  however,  is 
whether  this  happens  to  an  appreciable,  or, 
at  all  events,  to  a  dangerous  extent. 

Sir  Lowthian  Bell  figures  that  the  differ- 
ence between  the  first  and  the  last  minute 
is  only  4  20  per  cent.,  and  this  is  spread  over 
a  period  of  two  hours. 

He  continues  :  Supposing  for  the  sake  of 
argument  that  a  corresponding  fall  in  the 
temperature  of  the  hearth  had  taken  place 
at  the  end  of  the  two  hours  when  a  change 
of  stoves  is  made.  We  have  at  once  an  in- 
flux of  hotter  air,  producing  by  the  carbon  it 
burns  8,556  calories  in  the  first  minute, 
which,  it  seems  to  me,  wou'd  make  good  the 
deficiency  of  345  calories  imagined  to  have 
been  possible.  Besides  admitting  some 
slight   variation,  I  am  not  aware  that  any 


one  has  noticed  by  the  character  of  the  slag 
that  any  real  inconvenience  has  resulted 
from  the  change  in  the  temperatue  of  the 
blast. 

Although  it  was  not  considered  probable 
that  any  effect  would  be  felt  in  the  tempera- 
ture of  the  escaping  gases  by  the  sudden 
alteration  of  the  blast  from  its  lowest  to  its 
highest  point,  special  trials  were  made  to  de- 
termine this  question. 

Immediately  after  a  charge  is  introduced, 
a  steady  increase  in  the  heat  of  the  gases 
goes  on  after  the  previous  instantaneous 
cooling  effect  produced  by  their  passage 
through  the  recently  introduced  cold  min- 
erals. Twenty  observations,  extending  over 
as  many  minutes,  of  the  temperatures  of  the 
b'ast  and  that  of  the  gases  were  taken 
simultaneously  at  intervals  of  one  minute, 
during  which  no  fresh  materials  were  intro- 
duced.    The  results  are  recorded  below. 

The  blast,  the  stove  being  ready  for  chang- 
ing, stood  at  1151  deg.  F.,  and  fell  to  1123 
deg.  at  the  end  of  the  ninth  minute.  The 
escaping  gases  had  a  temperature  at  the  be- 
ginning of  598  deg.  F.,  which  rose  to 
642  deg.  F.,  being  an  increase  of  44  deg. 
F.  The  stove  was  changed  during  the 
tenth  minute.  In  four  minutes  it  rose  to 
1401  deg.  F.,  at  which  it  remained  as  long 
as  the  observation  lasted.  The  gases  at  the 
end  of  the  tenth  minute  exhibited  no  ab- 
normal rise,  the  increase  of  temperature 
over  the  ten  minutes  being  41  deg.  F. 

A  second  trial  under  similar  conditions  to 
those  just  given  was  made.  During  the  first 
and  second  ten  minutes  the  rise  in  the  tem- 
perature of  the  gases  was  the  same — viz., 
45  deg.  F.  At  the  end  of  the  tenth  minute 
the  blast  stood  at  11 13  deg.  F.  and  the  gases 
at  650  deg.  F.  In  a  very  brief  space  of  time 
after  changing  the  stove  the  blast  rose  to 
1400  deg.  F.,  at  which  it  continued  to  the 
end  of  the  trial,  while  the  gases  had  risen  to 
690  deg.  F.,  or  40  deg.  F. 

A  third  trial  was  made,  which  also  pointed 
to  the  fact  that  the  admission  of  the  hotter 
blast  was  not  accompanied  by  any  marked 
rise  in  the  temperatures  of  the  gases  beyond 
that  previous  to  such  admission. 

There  is  another  fact  upon  which  furnace 
owners  as  well  as  furnace  managers  are  in 
accord — viz.,  a  disposition  of  furnaces  using 
superheated  air  to  "  hang,"  as  it  is  termed. 
This,  as  we  well  know,  is  due  to  accumula- 
tions of  the  materials  when  in  a  plastic  con- 
dition, causing  the  mass  to  adhere  to  the 
sides  of  the  interior,  and  this  occasionally 
increases  to  such  an  extent  as  to  form  nar- 
row channels  through  which  lhe  heating  and 
reducing  gases  rush  with  such  velocity  as  to 
interfere  very  seriously,  and  for  the  furnace 
itself  very  dangerously,  with  its  operations, 
I  know  of  an  instance  in  which  a  dome  was 
formed  right  across  the  bosh,  the  summit  of 
which  was  27  feet  from  the  hearth.  When 
in  the  end  the  furnace  had  to  be  blown  out  it 
was  found,  from  about  the  centre  of  this  vault, 


that  a  chimney-like  opening  proceeded,  trav- 
ersing the  semi-solid  growth  of  the  accumu 
lated  mineral  matter.  Its  internal  surface 
was  rough,  thereby  further  retarding  the  de- 
scent of  the  materials, all  of  which  had  to  pass 
down  this  tube  with  a  diameter  varying  from 
7  to  8  feet,  and  about  32  feet  in  height,  and 
ending  at  the  top  in  a  funnel  1 1  feet  deep 
and  28  feet  in  diameter.  I  do  not  say  that 
such  an  occurrence  was  quite  unknown  when  *" 
blast  of  8oo°  to  i,ooo°  F.  was  in  use,  but  I 
have  little  doubt  that  the  difficulty  has  in- 
creased many  hundredfold  in  the  few  years 
that  fire  brick  stoves  have  been  in  use  at 
the  Clarence  Works.  Instead,  therefore,  of 
the  very  small  variations  of  temperature  due 
to  the  fluctuations  of  ioo°  C.  or  thereabouts 
in  the  blast  being  the  direct  cause  of  irregu- 
lar working,  it  is,  in  my  own  opinion,  much 
more  likely  to  arise  from  a  general  and  per- 
sistent increase  of  temperature  over  an  ex- 
tended area  above  the  tuyeres,  due  to  the 
use  of  superheated  air,  which  favors  the  for- 
mation of  such  a  growth  as  that  just  de- 
scribed. 

In  order  to  exhibit  the  nature  of  the  ir- 
regularities referred  to  I  have  examined  the 
workings  of  eight  furnaces  taken  over  a 
period  of  three  months  ending  July  14,  1894. 
I  have  in  each  case  taken  three  weeks  in 
which  the  average  consumption  of  fuel  was 
at  its  highest,  and  a  similar  period  when  at 
its  lowest.  Placed  in  the  order  of  the  differ- 
ences, the  following  numbers  show  the  in- 
creased rate  of  fuel  consumed  between  the 
two  periods  of  three  weeks  each  :  o  75,  1.11, 
1.76,  1.85,  2.25,  2.48,  482,  5.47  hundred- 
weight per  ton  of  iron.  It  ought  to  be  added, 
so  far  as  my  own  observation  goes,  and  I 
have  heard  it  confirmed  in  other  quarters, 
the  tendency  complained  of  seems  to  in- 
crease with  the  age  of  the  furnace. 


NEW  FRENCH  LOCOMOTIVES. 

European  journals  give  some  particulars 
in  regard  to  40  powerful  locomotives  of  a 
new  type  which  have  just  been  turned  out  at 
the  works  of  the  Paris,  Lyons  &  Mediter- 
ranean Railway  Comanv.  Their  principal 
peculiarity  consists  in  the  fact  that  they  are 
so  formed  in  front  as  to  resist  the  pressure 
of  the  air.  They  are  compound  engines  with 
four  cylinders.  All  the  parts,  cylindrical  or 
vertical,  including  the  funnel,  the  dome,  the 
fire  box  and  the  "  cab''  or  shelter,  are  furn- 
ished with  inclined  planes  of  metal  designed 
to  cut  through  the  air,  very  much  as  the 
bow  of  a  boat  cuts  through  the  water. 

By  this  means  not  only  can  trains  be  run 
faster  if  required  for  express  passenger  ser-  • 
vice,  but  the  speed  of  the  other  trains  can  be 
maintained,  while  a  considerable  saving  of 
coal  can  be  effected.  Such  are  said  to  be 
the  results  obtained  at  some  trials  of  the 
new  engines,  which  it  may  be  mentioned, 
are  rather  unsightly  as  compared  with  the 
ordinary  types.  The  saving  of  coal,  speed 
for  speed,  is  said  to  be  as  much  as  10  per 
cent. 
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BUSINESS  CHANGES. 

DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES. 

John  Howell,  blacksmith,  Vernon,  has 
assigned. 

Edmond  Roy,  plumber,  Montreal,  has 
assigned. 

A.  Sweet  &  Co.,  general  store,  Winchester, 
have  suspended. 

J.  M.  Weber,  carriage  maker,  New  Dun- 
dee, called  a  meeting  of  creditors. 

G.  A.  McMurtry  &  Co.,  hardware,  St. 
Thomas,  have  assigned  to  P.  Buck. 

James  Hamilton,  general  store,  Thessalon, 
has  assigned  to  J.  M.  Hopkins,  Collmgwood. 

J.  T.  B.  Lee,  manufacturer's  agent,  Bay 
street,  Toronto,  has  assigned  to  E.  R.  C. 
Clarkson. 

The  liabilities  of  Withrow  &  Hillock,  the 
Toronto  contractors  and  planing  mill  owners, 
who  were  compelled  to  assign  a  few  days 
ago,  are  $120,000.  The  greater  part  of  the 
assets  consist  of  real  estate  valned  at  $111,- 
000,  but  upon  which  there  are  mortgages 
aggregating  $77,000  and  unpaid  taxes  of 
$6,000  or  $7,000.  The  firm,  besides  being 
overloaded  with  real  estate,  lost  a  good  deal 
of  money  on  some  of  their  contracts. 
SALES   MADE  AND   PENDING. 

James  Langford  has  sold  his  saw  mill  in 
Lucan. 

Webb  &  Newman,  builders, Niagara  Falls, 
have  dissolved. 

A.  Smith,  general  merchant,  Edmondville, 
is  advertising  business  for  sale. 

The  stock  of  Bunyan  &  Flannery,  general 
merchants,  North  Bay,  has  been  sold. 

Thomas  Mulcahy,  general  merchant, 
Orillia,  is  advertising  business  for  sale. 

W.  R.  Wilson,  stoves,  tinware,  etc.,  Water- 
down,  is  advertising  his  business  for  sale. 

The  stock  of  J.  C.  Campbell  &  Co.,  paint- 
ers, etc.,  Hamilton,  has  been  sold  at  32c. 

The  general  stock  of  Mrs.  N.  Quellett, 
Bic,  Que.,  is  to  be  sold  by  auction  3id  prox. 

William  Kimball,  general  stock  at  Wil- 
kesport,  has  been  sold  to  Wellington  Kim- 
ball. 

E.  A.  Manny,  foundry,  Beauharnois  and 
Montreal,  is  advertising  stock  for  sale  by 
tender. 

The  general  stock  of  James  R.  Moore, 
Worthington,  is  to  be  sold  by  auction  on 
the  26th  inst. 

The  stock  01  John  Waddell  &  Co.,  general 
merchants,  Mount  Forest,  has  been  sold  to 
R.  Scott  &  Co. 

PARTNERSHIPS  FORMED  AND  DISSOLVED 
Bedard  &  Corey,  rake  manufacturers,  Bed- 
ford, Que.,  have  dissolved. 

Dissolution  has  been  registered  in  Mon- 
treal by  O.  Berthiaume  and  W.  Dugas, 
blacksmiths  (Berthiaume  &  Dugas). 
CHANGES. 
A.  Diorme,  general  merchant,  Durham 
South,  Que.,  has  sold  out  to  Levesque  & 
Cote. 


J.  K.  Schmidt  &  Co.,  general  store,  Car- 
thage, have  sold  out  to  Schaefer  Bros.,  of 
Milverton. 

FIRES. 

Stewart  Bros.'  saw  mills  at  Stewart,  Ont., 
have  been  burned. 

Joseph  Schaffer,  general  merchant,  Paris, 
has  been  burned  out. 

The  general  store  of  Martha  J.  Allen, 
Muirkirk,  has  been  burned. 

The  premises  of  the  Petrolia  Oil  Co., 
Petrolea,  have  been  damaged  by  fire. 

McCormack  Bros.'  planing  mill  at  Winni- 
peg has  been  burned  ;  insurance,  $1,000. 

J.  J.  Wood,  sash  and  door  factory,  Max- 
ville,  Ont.,  has  been  burned  out  ;  no  in- 
surance. 


F.  J.  Wesley  &  Co.,  manufacturers  of 
woodenware,  Toronto,  have  been  burned 
out  ;  loss,  $30,000  ;  insured. 

DEATHS. 

John  Rochester,  lumber  merchant,  Ottawa, 
is  dead. 

Wm.  Glanville,  general  store,  Mount 
Forest,  is  dead. 


SITUATIONS  VACANT. 


HARDWARE  CLERKS-INCREASE  YOUR  IN- 
COME by  showing  The  Hardware  Dealer's  Maga- 
zine to  your  local  hardware  merchants  and  manufac- 
turers. Subscription  $1.00  a  year.  Libera]  commission. 
For  sample  copy,  terms,  etc.,  address  D.  T.  Mallett, 
Publisher,  78  Reade  St..  N.Y. 


yt  NOTHER  of 
jL\  the  staple 
pieces  that 
is  included  in  the 
assortment  of  25 
pieces  of  Silver 
Plated  Ware,  also 
suitable  Show 
Case  for  holding 
same  that  we 
quote  for 

$48  Net. 

A  large  line  of 
new  goods  at  re- 
markably low 
prices,  particu- 
larly suitable  for 
this  season's  trade 


NO.  1305--BAKE  DISH 


Satin,  Bright  Cut, 


The  Toronto  Silver  Plate  Co. 


Manufacturers  of  Sterling  Silver 
and  Electro  Silver  Plate. 


Factories  and  Salesrooms  : 

570  King  Street  West. 


E.  G.  Gooderham,  Manager. 


Jno.  C.  Copp,  Sec-Treas. 
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Allan  Line 

ROYAL  MAIL  STEAMSHIPS 

Liverpool,  Londonderry,  and  Montreal  Mail  Service 


STEAMSHIPS. 

From 
Montreal. 

From 
Quebec. 

•NUMIDIAN 

PARISIAN    

Sept.  29 

Oct.    6 

"     13 

"     20 

"     27 
Nov.    3 

Oct.     7 

"    14 

MONGOLIAN 

*BUENOS  AYREAN 

LAURENTIAN  

*NUMIDIAN   

Oct.  28 

And  weekly  thereafter. 

The  Steamers  of  this  service  carry  all  classes  of  passengers.  The  Saloons  and  Staterooms  are  in  the 
central  part  where  least  motion  is  felt.  Electricity  is  used  for  lighting  the  ships  throughout,  the  lights  being  at  the 
command  of  the  passengers  at  any  hour  of  the  night.  Music  rooms  and  Smoking  room  on  the  promenade  deck. 
The  Saloons  and  Staterooms  are  heated  by  steam.  Steamers  are  despatched  from  Montreal  at  daylight  on  the  day 
of  sailing,  and  sail  from  Quebec  at  9  a.m.  on  Sundays.  Steamers  with  a  *  will  not  stop  at  Quebec,  Rimouski,  or 
Londonderry.  RATES  OF  PASSAGE: — Cabin,  .5.45  and  upwards,  according  to  location  of  Stateroom  and  number 
'  of  persons  occupying  same;  all  having  equal  privileges  elsewhere.  Second  Cabin,  $30  single,  $60  return. 
Steerage  to  Liverpool,  London,  Glasgow,  Belfast,  or  Londonderry,  at  lowest  rates.  Steerage  passengers 
are  provided  with  bedding  and  every  requisite  for  the  voyage  without  extra  charge. 

H.  &  A.  ALLAN,  Gen.  Agents,  Montreal,  or  H.  C.  BOURLIER,  1  King  St.,  Toronto 


24 


HARDWARE 


tt 


w 


BUSINESS  TACT. 

HEN  will  you  put  your  shutters 
up  ?  "  asked  a  cynical  neighbor 
of  a  young  ironmonger,  who 
was  opening  a  shop  he  had  started  for  the 
first  time  a  quarter  of  a  century  ago  in 
London  suburb.  "  To-night,  and  may  be 
for  a  few  years  to  come  ;  and  a  score  of 
years  hence  one  of  the  men  I  shall  then 
have  will  do  it  for  me,"  was  the  quiet  answer. 
And  his  words  proved  prophetic,  for  he 
made  a  competency  in  the  locality,  and  the 
business  still  exists. 

Many  in  the  same  calling  have  started  for 
themselves  making  a  similar  reply  to  any 
such  question,  and  meaning  it  at  the  time,  but 
have  nevertheless  failed  more  or  less  in  at- 
taining anything  like  the  same  success.  Still, 
the  old  axiom  holds  good  here  as  with  most 
branches  of  industry,  that  "  he  who  has  good 
sense  seldom  has  reason  to  complain  of  bad 
luck."  Business  tact  never  consists  in  being 
all  things  to  all  people,  but  really  in  treating 
each  customer  as  if  such  a  one  were  certain 
of  coming  into  the  shop  again.  The  sales- 
man who  in  answer  to  any  objection  raised 
on  the  ground  of  an  article  being  dear  can 
conscientiously  and  does  quietly  say,  "  Yes, 
but  its  quality  is  such  that  it  cannot  be  fairly 
sold  at  a  less  price,"  and  who,  in  reply  to 
any  pressing  objection  to  goods  on  the  score 
of  their  being  common,  can  also  with  justice 
assert,  and  does  assert,  that  "  they  are  the 
best  that  can  be  had  at  the  price,"  does 
more  to  build  up  and  strengthen  a  business 
than  all  the  men  who  try  to  talk  square  into 
round  put  together. 

The  employment  of  necessary  business 
tact  was  shown  by  an  ironmonger's  assistant 
at  a  popular  watering-place  only  last  month. 
A  lady  had  purchased  a  sewing  machine  of 
him  mainly  on  the  strength  of  his  recom- 
mendation. She  had  stated  that  though  she 
knew  how  to  work  a  machine  fairly  enough, 
she  was  no  judge  whatever  of  particular 
makes  and  prices.  A  machine  was  sold, 
but  shortly  afterwards  the  lady  came  in  and 
abused  the  salesman.  The  salesman  found 
at  the  first  sentence,  unfortunately,  that  her 
complaint,  from  her  point  of  view,  was  per- 
fectly just.  She  had  been  to  town,  and 
looking  in  at  a  West-End  Stores  shehad  seen 
similar  machines,  with  the  same  maker's 
name  on  at  twenty  per  cent,  less  than  she 
had  paid  him  for  hers.  He  at  once  said  she 
was  right,  and  he  was  very  sorry  to  add  that 
in  a  moment  or  two  he  was  sure  she  would 
say  that  he  had  been  right  too,  and  that  it 
was  neither  any  fault  of  his  nor  error  on  her 
part,  but  the  dishonesty  of  other  people. 
Then,  knowing  her  husband's  avocation,  he 
asked  her  how  he  would  fate  if  unscrupulous 
folks  undersold  him  in  his  line  ?  Her 
answer  was  that  no  honest  people  should 
purchase  of  such  persons.  The  assistant 
replied  that  if  they  knew  of  the  dishonesty 
they  "  should  "  not.  Then,  after  touching 
up  the  Stores  generally  as  places  where  pro- 


prietary articles,  as  patent  medicines,  etc., 
were  often  sold  below  the  prices  charged  by 
shopkeepers,  he  explained  that  in  this  par- 
ticular case  the  Stores  people  must  have 
purchased  from  some  intending  bankrupt  or 
defaulter  the  machines  in  question  at  far 
less  than  even  their  cost  value,  and  hence 
the  lownessof  the  prices  at  which  they  were 
ticketed.  He  said  he  could  assure  her  it 
was  no  fault  of  the  makers,  for  he  knew 
them,  and  that  they  were  incapable  of  com- 
plicity in  any  questionable  trading.  The 
end  of  it  was  that  the  lady  and  the  assistant 
passed  their  "  good-day  "  better  pleased  with 
each  other  than  ever.  This  was  true  busi- 
ness tact.  A  hasty  word,  or  one  out  of 
season,  though  even  justly,  would  have  lost 
a  good  customer. 

The  different  kinds  of  customers  are  soon 
distinguished  where  true  tact  rules  with  the 
assistant.  There  are  many  types,  of  which 
a  couple  will  prove  a  sufficient  sample. 
There  are  the  people  who  know  exactly 
what  they  want  and  when  they  have  finished 
their  orders.  Tact  whispers  to  the  assistant, 
"  stop  finally  too."  Then  there  are  those 
who  order  an  article,  and  having  done  so 
glance  around  the  shop  in  an  enquiring  or 
uncertain  manner,  or  by  some  other  indica- 
tion show  that  they  may  be  reminded  of 
some  article  required,  or  if  shown  certain 
goods  be  inclined  to  purchase  many  of  them, 
and  with  a  little  care  in  handling,  of  a  surety 
be  induced  to  purchase  some. 

In  the  first  case,  to  mention  or  introduce 
articles  would  be  construed  into  a  waste  of 
the  purchaser's  time,  and  the  omission  to  do 
so  in  the  second  would  really  be  implied  in 
some  vague  way  or  other  into  a  kind  of 
neglect. 

The  worst  form  of  the  want  of  true  busi- 
ness tact  is  found  in  what  really  results  in 
an  almost  complete  indifference  on  the  part 
of  the  salesman.  You  want  this  article,  and 
the  assistant  supplies  it.  So  ends  the  busi- 
ness interview.  An  indication  of  genuine 
interest  in  the  customer  and  his  wants  would 
have  made  a  firm  business  friend.  A  busi- 
ness-like willingness  on  the  part  of  the  sales- 
man may  turn  the  occasional  customer  into 
a  permanent  one.  Business  tact  can  surely 
find  something  better  for  its  customers  than 
to  remark  it  is  cold,  when  it  is  freezing  ;  a 
disagreeable  day,  when  it  is  raining,  or  a 
warm  one  when  the  thermometer  shows  80 
or  90  degrees.  If  customers  choose  to  re- 
mark on  such  discoveries  well  and  good  for 
them. 

True  tact  is  frequently  found  in  the  ar- 
rangement of  the  window  and  shop  alike  to 
suit  the  season  and  the  customers.  Window 
dressers  many  years  ago  were  common  in 
Paris — professional  people,  who  went  to 
business  places  solely  for  this  purpose  and 
no  other,  and  in  many  trades  throughout 
this  country  the  same  system  at  present 
holds  good.  Throughout  the  drapery, 
tailoring,  and  boot  trades,  for  example, 
special  assistants   for   window-dressing  are 
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kept,  and  many  establishments  have  regular 
visits  from  specialists  for  the  purpose.  An 
ironmonger's  shop  cannot  be  made  to  look 
like  a  fine  art  gallery,  nor  is  such  at  all  de- 
sirable. But  the  shop  should  be  made  as 
bright  and  as  attractive  as  possible.  The 
brighter  it  is  the  better  will  your  business 
be.  No  counter  should  be  without  suitable 
seats  for  customers,  for  the  cry  no  longer 
holds  good,  "  We  serve  only,  or  mainly, 
coal  scuttles  and  pennyworths  of  nails." 
There  are  so  many  articles  at  present  in  the 
live  ironmonger's  way  of  business  that 
variety  can  easily  be  made  to  read  alike 
attractiveness  and  pleasantness  to  the  view. 
There  are  many  ironmongers'  shops  to-day 
without  a  single  seat  in  them  for  the  con- 
venience of  the  customer.  The  draper  and 
the  Stores  are  wiser.  For  the  window  in 
large  towns,  where  chance  custom  is  sura 
to  be  done  more  or  less  according  to 
the  tact  of  those  most  intimately  con- 
cerned, a  change  of  window  should  take 
place  as  frequently  as  possible,  particularly 
with  regard  to  articles  which  may  in  any 
shape  be  regarded  as  novelties,  and  es- 
pecially with  all  small  goods  of  cutlery  and 
other  branches  likely  to  arrest  the  attention 
of  the  passers-by. 

And  whilst  each  season  should  have  its 
full  and  complete  display  alike  in  small  and 
large  towns,  and  some  evidence  of  them  be- 
ing always  in  sight,  yet  there  are  certain 
times  of  the  year  when  the  display  of  the 
ironmonger  should  arrest  attention,  and  so 
catch  the  sight  that  it  is  an  utter  impossibil- 
ity for  the  public  to  go  by  and  miss  the  fact 
that  the  time  for  the  fire  screens,  or  the  oil 
cooking  stoves,  or  the  tennis  and  cricket  re- 
quisites, is  either  fast  approaching  or  on. 

There  are  goods  which  not  only  are  con- 
venient to  serve,  but  that  also  are  capable 
every  now  and  then  of  brightening  up  the 
window  in  the  warm  months,  as  any  of  the 
well-known  enamels  in  their  attractively 
painted  tins.  These  arranged  with  a  little 
taste  in  the  form  of  a  pyramid  can  hardly 
fail  to  strike  the  public.  Nor  must  it  be  for- 
gotten with  this  class  of  goods  that  brushes 
are  required,  and  that,  like  mustard,  it  is  not 
what  is  used  of  the  paint  so  much  as  that 
which  is  wasted  which  swells  the  selling 
totals.  As  with  this,  so  in  many  other  direc- 
tions, true  business  tact  will  work  in  many 
new  ways  to  retain  and  make  the  best  of  old 
custom  and  to  attract  new.  Money  is  to  be 
made  as  ever,  but  in  far  different  ways  to 
those  that  formerly  held  good.  More  has 
to  be  done  than  formerly  for  the  same  profit, 
and  competition  rules  fiercer  ;  and  the  truth  . 
underlying  that  which  was  said  not  a  week 
ago  by  one  who  turns  out  some  small  articles 
for  the  trade  applies,  unfortunately,  to  most, 
if  not  all,  other  branches  of  the  industry  as- 
to  ironmongery  :  "  The  work  I  received 
30s.  a  dozen  for  years  ago,  I  now  have  to 
turn  out  at  7s.  6d."  Harder  work  for  the 
same  profit  is  necessary,  and  so  business 
tact  is  of  greater  importance  than  ever  in 
finding  and  economising  the  work  and  rend- 
ering itofthegreatest  benefit. — Ironmongery. 
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Ontario  Nut  Works,  Pans 

BROWN  &  CO. 

Manufacturers  of 

All    sizes    of   Hot    Pressed 
Nuts,  Square  and  Hexagon 


(])larkson 


ACCOUNTANTS 


Established  1864. 


26  Wellington  St-  East,  TORONTO 

MUNN'S  LIQUID  GLUE 

Received  the  Highest  Award 

WORLD'S  FAIR,  1893 

In  competition  with 

American   Glues 


THE  ART  METROPOLE,  Agents. 

131  Yonge  St.,  TORONTO. 

Pigou,  Wilks  &  Laurence 


Limited. 


II  QUEEN  VICTORIA  ST.,    -    LONDON,  E.  C. 

Sole   makers  of  the 

"ALLIANCE" 

PRIZE  SPORTING  POWDER 

THE    TRADE    ONLY    SUPPLIED. 


Calcined  Plaster.         Sewer  Pipes. 

Chimney  Linings  and  Tops. 

Mortar  Stains.  Fire  Bricks  and  Clay. 

Enamelled  Porcelain  Sinks. 

English  and  Belgian  Portland  Cements 

and  General  Builders' 
and  Contractors'  Supplies. 


W.  McNally  &  Co. 

MONTREAL. 


BICYCLES  THIS  YEAR   AND  NEXT. 

A  READING  of  the  hardware  market 
report  in  this  issue  will  show,  among 
other  gratifying  features,  a  continu- 
ance of  the  demand  for  bicycles.  The  re- 
port could  have  gone  still  farther  in  this 
respect  and  said  that  the  movement  at  this 
season  of  the  year  is  unprecedented,  as  well 
as  being  exceptional  for  any  line  of  goods 
that  are  supposed  to  be  of  a  seasonable 
character.  At  this  time  last  year,  the  sale 
of  wheels  had  ceased.  In  fact,  this  part  of 
the  hardware  market,  if  such  it  could  be 
called  at  that  time,  was  of  such  small  pro- 
portions that  its  movement  was  not  reported, 
save  incidentally.  There  had  been  a  fair  sale 
in  the  earlier  months,  but  these  had  been 
mainly  from  the  agents,  and  the  hardware 
trade  had  not  taken  hold  of  the  wheels  or 
regarded  them  as  much  more  than  a  pros- 
pect the  outcome  of  which  was  rather 
dubious. 

But  there  is  another  story  to  tell  since 
then.  It  is  a  fact  easily  capable  of  proof 
that  by  far  the  larger  part  of  thj  wheels  sold 
this  year  have  gone  through  the  hands  of 
thehardware  dealers.  This  isthe  report  from 
all  but  three  of  the  larger  manufacturers, 
and  the  exceptions  are  those  who  sell 
exclusively  through  their  own  agents.  As 
was  announced  last  week,  the  manufacturers 
have  outlined  a  policy  for  next  year  that  will 
include  the  sale  of  their  wheels  to  the  hard- 
ware trade  and  the  doing  away  with  the 
agency  system  wherever  this  can  be  done  to 
advantage.  The  outcome  is  not  difficult  to 
determine.  More  wheels  will  be  sold,  the 
manufacturers  will  be  better  satisfied  with 
trade  developments  and  the  retailers  will  be 
in  position  to  carry  a  class  of  goods  that 
are  equally  staple  with  a  number  of  other 
lines  not  any  more  deserving  of  the  title. 
There  is  money  in  the  wheels  for  anyone 
who  carries  them,  and  the  fact  that  the 
manufacturers  are  encouraging  their  sales 
among  the  hardware  dealers  is  fairly  good 
evidence  of  where  most  of  the  money  belongs. 
— Hardware  Reporter. 


FORTY-TON  ELECTRIC  LOCOMOTIVE 

A  forty-ton  locomotive  has  been  built  by 
the  General  Electric  Co.  at  Lynn,  thus  sur- 
passing the  thirty-ton  engine  made  by  the 
company  for  the  World's  Fair.  The  new 
engine  is  designed  to  do  the  ordinary  work 
of  a  steam  locomotive  of  similar  capacity, 
where  excessive  speed  is  not  considered  re- 
quisite, up  to  about  thirty  miles  an  hour. 
The  engine  has  two  similar  but  independ- 
ent trucks,  each  having  four  wheels.  Each 
pair  ofwheels  is  driven  by  its  own  specially 
designed  motor,  mounted  on  the  axles,  as  in 
the  ordinary  street  car.  The  truck  frame 
is  of  plate  iron  and  channels,  and  its  weight 
is  carried  on  elliptical  springs  resting  on  the 
journal  bowes,  which  are  of  cast  iron,  with 
phosphor  bronze  bearings  The  cab  is  of 
sheet  iron,  and  there  is  a  headlight  on  each 
side  of  it.  There  is  a  cowcatcher  at  each 
end  of  the  engine. 


DOwSWell  BRoS. 

HAMILTON,  ONTARIO 

MANUFACTURERS    OF 

Clothes  Wringers,  Mangles, 
Churns,  Washing  Machines, 
and  Household  Specialties 


Prices  are  low  but  you  will  find 
our  goods  first-class.  Send  for 
Catalogue 


Eastern  Agents 


I.  L. 


&  SON.  -  Montreal 


Canada  Iron  furnace  Co,,  Ltd. 


Manufacturers  of 


CHARCOAL   PIG   IRON 

MONTREAL. 

brand  "(J.  |.  F."  THREE  RIVERS 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO.  E.  DRUMMOND, 

Managing  Director  and  Treasurer 

BEWARE  OF  COUNTERFEITS 


GET 

THE 

OLD 

ORIGINAL 

AND 

ONLY 

RELIABLE 


John    Lucas 

&  Co's 

Imperial 

French  Greens 
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m 
oo 

O 
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Decorated     White 

TEA  and  COFFEE  POTS 

With  Nickel-Plate  Covers 


CAVERHILL,  LEARMONT  &  CO. 

MONTREAL 
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HARDWARE. 


TELEPHONE    1780. 


J.  H.  FARR  &  00.  bmmif  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,   Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 

8  to   16    MORSE    STREET,        -         -        TORONTO        ONT. 


For  Iron  Fencing 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


<p«*°™Zm*** 


** 


JOSEPH  RODGERS  &  SONS, 


r 


Limited. 


MANUFACTURERS    OF 


Pocket  and  Table  Cutlery,  Scissors,  Razors,  Erasers,  Etc. 

These    goods    have    fully    maintained    their    reputation    as    the    best    cutlery    in    the    world    for    over 


ONE    HUNDRED   AND  FIFTY  YEARS. 

Any  Infringements  of  our  Name  and  Corporate  Mark  will  be  promptly  prosecuted. 


Sole  Agents  for  Canada, 

JAMES  HUTTON  &  CO., 


Montreal 


CURRENT    JVTAr^ET    QUOTATIONS 


METALS. 


Tin. 

Liamb  and  Flag- 

56  and  28  lb  ingots,  per  lb  . .  20,   21 
Straits "     •■••  20.    21 

Tin  Plates—  Charcoa I  Plates,  Bright. 

M.L.8.  equal  to  Bradley  Per  b°* 

I  C  .  usual  sizes $»  50  $5  75 

Tx              "           6  75    7  00 

ix'x        "          8  00    8  25 

Raven  &P.D.  Grades- 

I.C.,  usual  sizes 3  75    4  ou 

r  v               •'                 4  75     5  OU 

t't           i<                   5  75     6  00 

I  xxx      "  6  75    7  °° 

D.C.,  12JX17         3  50    3  75 

i<  y  4  50    4  75 

DXX. '■'"'' 4  75    5  00 

Note. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates— Bright 

Bessemer  Steel- 

I.C.,  usual  sizes   3  35    A  50 

I.C.,  special  sizes 3  °u    6(3 

Charcoal  Plates—  Terne. 

Dean  or  J.G.  Grade— 

I  C  20  X  28,  112  sheets   . .  6  50    6  75 

I.X.  Terne  Tin    8  75    9  00 

Old  process  I.a.........  .....MOD 

Charcoal  Tin  Boiler  Plates. 

Oooklev  Grade-  Per  lb. 

X  X.,  14x56,  50  sheet  bxs  ) 
'  '       14x60,  "  >  6c,    6jc 

Hx65,  ) 

Tinned  Plates 

72x30  up  to  24  gauge 6J    6} 

26        "     6}    7 

28        "     7J    7J 

Iron  and  Steel. 

Base  Price 

Common  Ba*,  per  100  lb    ..  8185  190 

Refined      "  ,','  ••     2  35  2  65 

Horse  Shoe"  ••    2  60  2  75 

R«nd  "  ..     2  2o  2  30 

Hood  "  '  ..     2  25  2  30 

fwe°a\sh         "  "  ..^00  4  25 

Sleigh  Shoe  Steel 2  50 


Tire  Steel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb    0  10    0  14 

Russian  Sheet        "         0  1010  11 

Tank  Platesl-5  and  thicker  2  00    2  25 

Boiler  Rivets 4  50    5  00 


Boiler  Tubes. 


!-inoh 
-inch 


101c 
131 


Steel  Boiler  Plate. 

\  inch  $2  45 

16    "      2  35 

^      ,l      nd  thicker 2  25 

Sheet  Iron, 

8  to  20  gauge  2  50 

22  to  24       "      2  35 

26  "       2  45 

28  "      2  65 

Canada  Plates. 

Alldull 2  50    2  55 

1  polished 2  55    2  60 

All  Bright  2  85 

Iron  Pipe. 

Wrought  671  to  70  P°- 
Galvanized,  45  to  50  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  571  P-C. 

Galvanized  Iron. 

Adams— MarS  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 41,  4J 

26  gauge,  "        4|,  5 

28     "  "       5,    51 

Gordon  Crown— 

16  to  24  gauge,  per  lb  41,4} 

26  gauge,  "         4J,  4$ 

28      "  "  4},  5 

Note— Cheaper  grades  about    1  cen 

per  lb  less. 

Chain. 


23 
....2  4-5 


Proof  Coil,  3-16  inch,  per  lb 6 

i    "      ;;    * 

'■  5-16  "  "      < 

%   "      ;;   t 

7-16  "  "       i 

y»    " 

%    " 

"      %    " 

Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 


3-5 

t 

i'i 

4 

33 
3 

23 
90 
70 


0  50 


1  10 


Copper — Ingot. 

English  B.  S  ton  lots  0  101  0  11 

Lake  Superior  0  10J  0  11 

Bolt  or  Bar. 

Cut  lengths, round,  1  to 3 in. $0  20  $0  22 
"  round  &  square 

1  to  2  in 0  19    0  21 

Vote— Complete,  lengths  abou    Ifteen 
feet,  from  3  to  5  centB  a  pound 

Sheet. 

Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60  $0  14    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  14A  0  161 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
3  cents  per  pound. 
Planished  and  tinned,    14s 

48andl4x60  0  26    0  27 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb..  0  16    0  17 
35  to  45       "  "        ..0  141  °  151 

"       50  1b  and  above  per  lb  0  14    0  141 
Boiler  <k  T.  K.  Pitts 

Plain  Tinned   per  lb 0  19 

Spun  "         0  23 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  <fe  Sheet,  14  to  26  gauge.  0  18  0  20 

27  to  30      "      ..  0  20  0  21 

"       30  and  up 0  23  0  26 

Sheets,  hard-rolled  2x4  ft...  0  21  0  23 

Zinc  Spelter. 

Foreign,  per  lb 0  04J  0  04i 

Domestic    "     0  04$  0  041 

Zinc  Sheet. 

5  cwt  casks 0  04J 

Part  casks 0  05 

Lead. 

Imported  Pig,  per  lb 0  2J    0  023 

Domestic  "      0  02| 

Bar,  1  pound 0  041 

Sheets,  21  lbs,  sq.  ft,  by  roll  0  041  0  04J 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  041  0  041 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  psr  lb  and  30  p.c. 
discount. 


Note— Cut  lengths,  net  price  ton  lots 
30  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  71c 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  13J  C  14 

Standard  0  121  0  13 

Wire 0  17    0  19 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb  $0  10    0  10} 

Other  makes  "     0    91  0  10 

White  Lead. 

Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  cwt  4  50  4  50 

No.  1  Do "  4  25 

No.  2  Do "  4  10 

No.  3  Do "  3  75 

Prepared  Paints. 

(In  1, 1  and  1  gallon  tins.) 

Pure,    per  gallon $100 

2nd  qualities    "      0  90 

Barn(inbbls)  0  80      0  90 

Colors  in  Oil. 

(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green   0  09 

Chrome    "        0  08 

French  Imperial  Green 0  19 

Colors,  Dry- 
Yellow  Ochre(J.C.)bbls,p.cwtl  35  1  40 
"       (J.F.L.S.)"        "  2  75 

"      Royal         "        "  1  10  1  1SJ 
Venetian  Red,  (best)    "        "  1  80  1  90'  ' 
English    Oxides    per  cwt       3  00  3  25 
American      "     )      „        .,  x  25  x  y„ 

Canadian    "J 

Paris   Green,  per  lb  0  15    0  16 

Burnt  Sienna,  pure,  per  lb  0  081 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  Black  "       0  09 

Chrome  Yellows"      0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greene  "      0  12 

Golden  Ochre  , 0  03} 
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Varnishes  (in  bbls). 

No.  1  FurnUure,     per  gal 0  69 

Extra        '  "        0  90 

Brown  Japan  "        0  65 

Brown  Japan,  Turpentine  p.  gal.  0  85 
No.  1  Carriage  "       1  30 

Gold  Size  Japan       per  gal.  1  00    1  20 
Pure  Orange  Shellac       "       1  95    2  05 

Hard  Oil  Finish       130 

Oil  Shellac 140 

White  Shellac 2  25 

Linseed  Oil  (in  bbls) 

Raw,    per  gal 0  53 

Boiled        "       0  56 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal    0  40    0  41 

Castor  Oil. 

Best,  per  lb 0  06J  0  07 

Cod  Oil. 

Cod  Oil,  per  gal 0  50    0  51 

Glue  (in  bbls) 

Common,  0  07}  0  08 

French  medal 0  09i  0  C9J 

Cabinet,  sheet.. 0  11    0  12 

White,  extra  ..'. 0  16    0  18 

Gelatine   0  20    0  SO 

Strip  0  16    0  18 

Coopers    0  19    0  20 

Al  clear  0  09 


Axle  Grease. 

Per  gross  7  00  13  00 

Bath  Tubs. 

Zinc  discount 4  00    4  25 

Copper,  discount,  50  p.c.  off  Revised 

list. 
Steel  Clad  20  p. c.  dis. 

Bells—  Band, 
Brass,  60    to  66§. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 
Cow. 
American  make.discount  60 to  60  and   Portland,  car  load  lots 


Carpet  Sweepers. 

Bissell,  per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "       30  00    33  00 

Cartridges— See  Ammunition . 
Castors, 
Bed,  new   list,  dis.  50pc.  )  to  50  and  5 
Plate  dis.50pc   J     percent. 

Cattle  Leaders. 

No  31  and  32,  per  gross 8  50  1125 

Cement, 


Glass. —  Window. 
Box  Price. 


Star. 


Double 
Diamond 


5  per  cent. 
Canadian,  dis  45  and  50  pc. 

Farm. 
American,  eacn 2  00    5  00 

House. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz     3  35    4  75 


Moulders' 


Thorold 

Queenston       "  

Napanee  "  

Chalk. 
Carpenters'  Colored,  per 

gross  0  45 

White,  lump,  per  cwt  0  60 

Red 0  05 

Crayon,  per  gross   0  14 


2  70 
1  10 
1  10 
1  10 


0  75 
0  65 
0  06 
0  18 


Size 

Per 

Per 

Per 

United 

50  ft 

100  ft. 

50  ft. 

100 

i  nches 

14  to  25 

11  5 

2  20 

1  50 

26  to  40 

1  30 

2  50 

1  75 

41  to  50 

2  90 

3  90 

51  to  60 

3  20 

4  30 

61  to  70 

3  50 

4  80 

71  to  80 

3  90 

5  30 

81  to  85 

4  40 

£  80 

86  to  90 

5  00 

6  75 

91  to  95 

8  25 

96  to  100 

9  50 

101  to  105 

11  25 

106  to  110 

13  50 

111  to  115 

15  00 

Pilkington. 

Ordinar 

y. 

1st  break 

$2  70 

7  50  10  00         Chisels— Socket,  Framing  and  Firmer 


Blacksmiths'   discount   35,40  percent   American, dis  70  and  10  per  cent . 


Belting. 

Agricultural,  50  per  cent. 

No.  1,  leather  dis.  40  &  5  p.c.  to  45  p.c. 


Canadian,  dis    35  per  cent 

Tanged  Firmer  per  doz 0  85     4  00 

Churns 


Liquid  Glue— F.  LePage's,  dis.  20  to    B     V  ditto,  30  to  33i  percent 
per  ct.  off  list ;  Munn's,  dis.  25  to  30  '  " 


25  per 

per  cent,  off  list 


6  00 
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Ammunition — Cartridges. 
B.  B.  Caps,  50  and  5  per  cent. 
Rim  FirePistol,  dis.40to  45  p.c.  Amer. 
Rim  Fire  Cartridges,  Dom.  50 &  5  p.c. 
Rim  Fire,  Military,  net  list,  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  pistol  sizes, 

Dom.  SO  per  cent. 
Central    Fire    Cartridges,    sporting 

and  military,  15  and  5  per  cent. 
Central  Fire,  Military  and  Sporting,   Clark's,  per  doz 0  65 

Amer.  net  list.     B.B.  Caps,  discount    Diamond,  Shell  "       100 

45  p.c.    Amer. 
Loaded  and   empty  Shells,  "  Trap  ' 

and  "  Dominion  '   grade, 25  p.c 


Bench  Stops 

Per  doz 5  00 

Bits — Auger. 
Gilmour's  dis  60  per  cent. 
Excelsior,  discount  60perceL.«,. 
Rockford  Common,  65  to  65  and  5  p.c. 

"        Perfection,  50  and  10  per  c. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis 

Car. 
Gilmcur's,  47}  to  50  percent 
Expansive 

Clark's,  15  per  cent. 
Excelsior,  10  percent. 
Gimlet 


Nail  and  Spike,  per  gross    2  25 
Blacking,  (Catchpole's). 


0  90 

1  50 
5  20 


No.l,  Egyptian  Blacking 9  00 


2, 

Blind  Boilers. 

Annex    per  doz.     1 


25 
1  35 
1  12 


Blind  and  Bed  Staples. 


Shot. 

Canadian,  common,  20  per  cent.  "    2,                                          4  50 

Brass  Shot  Shells,  55  and  10  p  c 
Primers,  30  per  cent. 

Wads. — Baldwin's. 

per  1  b  Mascot    . 

Best  thick  white  felt  wadding,  Erminie 

in  Jib.  bags 1  00 

Best  thick  brown  or  grey  felt 

■wads,  in  J  lb.  bags 0  70  All  sizes,  per  lb 0  11    0  15 

Best  thick  white  card  wads,  in  Bolts. 

boxes   of   500    each,    12    and  Carriage,  dis,  70  and  10  p.c. 

smaller    gauges 0  99  Tire,  dis  60  to  60  and  10  per  cent 

Best  thick  white  card  wads,  in  Stove,  dis., f0  and  10  p.c. 

boxes  of  500  each,  10  gauge 0  35  Elevator,  dis.,  35  to  40  p.  c. 

Best  thick  white  card  wads,  in  Machine,  dis.,  70  to  70  and  10  per  cent 

boxes  of  500  boxes,  8  gauge....    0  55  Bnrin„  Mar,hine8 

Thin  card  wads  in  boxes  of  1000  Boring  Machines. 

each,  12  and  smaller  gauges...    0  20  Complete,  with  Augers,  ea.    5  00    7  5C 

Thin  card  wads  in  boxes  of  1000  Braces. 

each,  10  gauge..... 0  25  Barber's    6  00    7  75 

Thin  card  wads  in  boxes  of  1000  Barber's  Ratchet 10  00  11  00 

each,  8  gauge 0  45  Farnlfers' 2  00    2  75 

Chemically  prepared  black  edge  Millar's  Falls  15  50  29  00 

grey  cloth  wads,  in   boxes  of  p.  M 

250  each—  Brackets— Shelf. 

11  and  smaller  gauge 0  65  Japanned  Canadian,  per 

9  and  10  aauee  . .  doz.  pairs ....     0  50    3  40 


Daisy  or  Leader,    dis 
60  and  214  per  cent.   From  stock  60 
per  cent. 

Clamps. 
Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.O   l  35 

No    2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60}  to  65  p.c. 
Cradles,  Grain. 
Canadian,  discount  25  to  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list; 

dis.  40  per  cent. 
Hart  Mfg.  Co.,  (bolt  dies)  (Amer.  list) 
dis.  25  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz  0  88    1  60 

English,     "        2  00    4  00 

Draw  Knives. 
American,  dis.  70  and  10  p.c. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  per  doz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37}  to  40  per  cent. 
Standard,  dis.  47}  to  50  p.  c. 

Elbows — Stove  Pipe 
$1.00  to  $1.65  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30    0  6i 

Wine,  per  doz   130    2  25 

Star,  "  2  80    3  90 

FennsCorkstops.No  2  p. doz 1  70 

Petroleum,  per  doz 4  50    6  50 

Files  and  Rasps. 
Kearney  &  Foote'3  discount  Am.  List 


2nd 

3rd       "        

4th       "        

5th       "        

6th       "        

7th       "        

Picture  Glass 
Pilkington's  ordinary. 


2  90 

3  lo 
3  40 

3  65 

4  15 
4  65 


from  factory  1st  break    4  40 


2nd 
3rd 
4th 
5th 
6th 
7th 


4  70 

5  40 

5  90 

6  50 

6  90 

7  70 


9  and  10  gauge 

7  and  8  gauge 0  90 

5  and  6  gauge 1  10 

Superior  chemically  prepared 
pink  edge,  best  white  cloth 
wads,  in  boxes  of  250  each — 

11  and  smaller  gauge 1  15 

9  and  10  gauges 1  40 

7and8gauges 1  65 


0  85    3  20 


Berlin  Bronze  Cana'n 

Broilers. 
Light,  dis. 65  to  67}  per  cent. 
Reversible,  dis.,  65  to  67}  per  cent. 
Vegetable,  per  doz,,  dis.  37}  per  cent 

Henis,No.8        "      6  00 

"    No.  9        "      7  00 

and  6  gauges 190   Queen  City 7  50  10  00 

Anvils 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz    500    4    23 


Gas  Fittings  and  Staple  Brackets 

Jas.  Barwell,  Toronto— Dis.  20  to  25  p. 
c,  free  of  du*y.  Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each   JJ    30    

Enamelled"      0  55    

Grindstone  Fixtures. 

P.  S.  &  W.,  per  doz 3  88    4  25 

Hammers — Nail. 
Maydole's    net  list  to  5  per  cent,  dis 
Can.  discount  25  to  27}  p.c 
Tack. 

Magnetic,  per  doz  l  10    l  50 

Sledge 

Canadian,  per  lb 0  12}  0  13 

Ball  Pean. 
English  and  Can.,  per  lb       0  25    030 
Handles. 

Axe        per  doz 00    3  50 

Store  door    "     100    180 

Chest,  per  doz  pairs  0  40    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer   "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  35 percent.  to40p.c. 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.c 

Saw. 

American,  per  doz  100    1  25 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz  0  50    0  8C 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 

Door  4  and  5  inch,  per  pair    0  40    0  80 
Lanes,  50  to  50  and  5  p.c. 
Hatchets. 


0  10    0  12} 


4  50 


Per  lb 

Anvil  and  Vice  combined 

each 

Augers. 
Gilmour's,  discount50  per  cent. 
Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole, Vaughan's,  each    1  35    1  60 
Excelsior,  Jennings',  discount  50  pei 

cent. 

Awls. 
Sewing  per  gross. 

Pegging, 
Brad, 

"  handled  " 

Saddlers'  " 

Awl  Hafts 
Patent  Peg,  per  gross 

"    Sewing,         " 


57}  to  60  per  cent. 
Black  Diamond,  50  &  5  per  cent,  dis 

to  50  and  7}  Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50, 50  and  5  Can.,  dis  40  to  42}  p  c. 

per  cent.  Hinges 

Toronto  File  Co.,  50  aDd  10  to  60  p.c. 

Amer.  list 
Jowitt's, dis.  Can.  list,  25pc.  to  27}  p.c.          "          n    Buffalo,  dis  60' to  70  p.c 
Globe  File  Co.'s  disc.  60  per  cent.             Light  T  and  strap,  dis  65  to  70  p.c 
Horse    Rasps,  Kearney  &  Foote's  dis    Heavy,  per  lb OS  3-5    0  04} 

Am  list,  50  p.c.  to  50  and  10  p.c.             Screw  hook  and  hinge- 
Horse  Rasps, dis. 45p.c.  Amer.Hellers         6  to  10  in.,  per  set 0  00 

Horse  Rasps,  Spencer's,  dis.  Can.  list 

40  p.c. 


Blind,  Parker's, dis.  60  to 60  and  10  p.c 
"       hepard's  Noiseless,  dis. 60  p.c 


12  up 


0  65 
0  65 
0  85 
3  60 
0  45 


1  59 
1  25 
1  60 
7  3C 
1  60 


Butts— Brass . 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  And  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis. 65  &  10  to  70  and  5  p.c.    Gem,  dfs?57}  to  60 "per Tent 
Loose  Pins,  "    65  &  10  to  70  and  5  p.c.    shepard's     Lightning,  dis. 
Berlin  Bronzed,  dis.  70,  70  and  5  per       and  10  p.c 

cent. 
Gen  Bronzed, perpair  0  40 


Horse  Rasps,  Toronto  FileCo.,  50  and 
10  p.c,  Amer.  list. 

Fluting  Machines. 

Each 0  60    2  00 

Forks. 
Hay, Manure,  etc, dis. 40  to  45  p.c. 
Freezers,  Ice  Cream. 


50   to   50 


■■:::•:} 


7  25 


8  30 


Awl  and  Tool  Sets. 
Millar's  Falls,  per  doz....    2  80 

per  box 6  00  12  00 


Can  Openers. 

Acme,  per  gross   9  00 

o  00  Sardin    Scissors,  per  doz.    3  75 
Card. 

Horse,  per  doz 0  60 

Carpet  Stretchers. 

American,  per  doz 100 

Bullards  "      6  50 


Fruit  Presses. 

Hems',  per  doz  3  25    3  50 

Enterprise,  discount  10  p.c. 
10  00  Shepard's  Queen  City,  dis.  15  p.c; 
4  50  Fry  Pans. 

Acme,  discount  55  to  60  per  cent 
Gauges — Marking,  Mortise,  etc. 
Stanley's,  dis. 50,  55 p.  c. 
1  50  Wire  Gauges 
Winn's  Nos.  26  to  33,  each    165    2  40 


0  65 


1  00 


0  03i 
0  CO    0  021 
Per  doz.  set 

Screw,  Eureka '  IS    180 

Gate, Clark's 150    2  20 

"      Shepard's,  dis  50  to  60  p.c 

Per  doz.  pairs 

Spring     1  35    1  40 

"    Shepard's  Samson  175    190 
Hoes. 
Garden,  Mor  ar,  etc.,  discount  40  to 
45  per  cent. 

Planter  doz 4  00    5  Oi 

Hooks—  Cast  Iron 

BirdCage,    perdoz 0  50    lit 

Clothes  Line,    "        0  27    0  63 

Harness,  "       0  72    0  88 

Hat  and  Coat,  per  gross      1  00    3  00 

Chandelier   perdoz 0  50    1  00 

Wrought  Iron. 
Wrought  Hooks  and  Staples,  Can. 

dis.  40  and  5  to  40and  10  per  cent. 
Wrought  Hooks  and  Staples,  Amer 
dis.  75  and  10  to  80  percent. 
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HARDWARE. 


Wire. 
Hat  and  Coat, dis.  5;">  to  60  p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng..  dis.  60  per  cent. 

Horse  Nails 
Canadian, dis.    60  to  60  and  2J  p.c. 
Horse  Shoes, 

F.O.  B.  Toronto  &  Hamilton $3  80 

Snow,        "  "  ...     3  90 

F.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  Picks. 

Star,  per  doz 3  00   3  25 

Kettles. 
Brass  spun,  74  per  c.dis.  off  new  list 
Copper,  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 
American,  60  and  10  to  65  and  5  p.c. 

Keys 
Lock,  Can, dis  50 p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am  per  gross 1  60    4 

Knobs. 
3r,  iapi 
per  doz. 
Bronze,  Berlin,  per  doz   .. 

Bronze  Gem,         "        

Sava  "         

Shutter    porcelain,  F  & 

£i    screw,  per  gross S130 

Knives. 
Clauss,  bread  cake  andparing  knives 

$7.20  per  doz.  nett. 
Hay  Knives,  spear  point,  L  or  T  hdle 
45  per  cent.  dis. 

Lightning,  per  doz 8  40    14  00 

Heaths,  45  per  cent.  dis. 
Ladles. 

Melting,  per  doz 170 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20 
Galvanized, 
King,  wood, 
"      glass 
All  glass, 

Lines. 
Fish,    pergross  105 


75 


2  75  3  25 
6  00  9  00 
8  75  10  00 


4  00 


1  87 

2  75 
4  00 
1  20 


5  60 

3  85 
2  90 

4  50 
1  30 


2  00 
5  50 


55     1  00 
22        33 

1  00 

2  50 


27 
35 


1  90 


2  50 

7  40 


1  50 
3  75 
5  00 

2  00 


Chalk, 

Locks — Door. 

Canadian, dis.  per  cent 50 

Russell  &Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  percent,   40to42Jp.c. 

Padlock, 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17 J  pc. 

Mallets. 
Tinvimiths',  per  doz    1  25 

Carp't'rs',  hickory      "  1  25 

Lignum  Vitas,  "  3  85 

Caulking, each 160 

Mattocks. 

Canadian, perdoz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis     00  to  25 
per  cent.  dis. 

Home,  each 

Mincing  Knives. 

American,  per  doz  42    2  35 

Molasses  Gates, 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  to  70.10  per  cert 

Nails. 
Cut  Nails(Iron) 

1.  Either  Canada  or  Amer.    Pat'n. 
Basis— 50  to  60  dy 185    190 

40dy 1  90 

30  dy 1  95 

20, 16&12dy....     2  00 

10  dy 2  05 

8  &9dy 2  10 

6&7  dy 2  25 

2.  Amer.  Pattern  Only 

from  4  to  5  dy  ..    2  35 
3dy.  (lath) 2  85 

3.  Canada  Pattern  Only 

from  4to5dy  ..    2  35 

3  dy.  (lath) 2  75 

3dy.  A. P.  Fine     3  45 
Cut  Nailsv  steel)  Add  10c.  to  the  prices 

in  list  for  iron  nails. 
Wire  Nails,    75,    10   and  5  per  cent  ; 
3  per  cent,  cash  delivered  in  lots 
of  10  kegs  or  more. 
Brads  &  Moulding  Nails, 
5  per  cent,  from  new  list 
Nail  Pullers. 

(Jerman  &  American 

Nail  Sets. 

pergross 
Square,  round  and  octa- 
gon       3  38     4  00 

Diamond 12  00  15  00 

Netting. 
Poultry,  65  to  63  and  5  per  cent. 

Oil. 
Canada  Refined  Oil  (Toronto)  14 

Carbon  Safety     "     0  17 

Canada  WW.     "      0  20 

American  W.W. "     0  25 

S  R.  Seal  pergal  0  63    0  65 


1  95 

2  00 
2  05 
2  10 
2  15 
2  30 

2  40 
2  90 

2  40 

2  80 

3  50 


75, 10  and 


1  85    3  50 


Oilers. 
McClary's  Galvan.  Iron 
Oil    Can,    with    Pump, 

per  doz 19  50 

Zinc  and  TiD,  dis.   50,  50  and  10. 

Copper, per  doz 1  25    3  50 

Brass,  " 1  50    3  50 

Malleable  ,  dis    ib  per  at. 

Pails. 
Galvanized,  perdoz  2  25    3  30 

Pencils. 

Oixon's,  per  gross 100    4  25 

"       Carpenter 2  25    3  60 

Picks 

Par doz 6  00     9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent    American  dis. 574 
Wood,  fancy  Canadian, or  American 

35  to  374  Per  cent. 

Bailey's(StatR  &  L.Co.)424  to45p.c 

Miscellaneous,  dis.  15  to  174  per  cent 

Bailey'sVictor.dis.  15  to  17$ percent 

Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.  dis 

374,  40  p   c. 
Button's  Imitation,   per 

doz 5  oo    9  00 

German,  per  dcz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  and  10  p.  c. 
Poppers. 

4  50    Corn, square,  per  doz 1  35 

Pruning  Shears. 

Perdoz 4  00 

Pulleys 

Hothouse,  p6rdoz 

Axle 

Screw  

Awning 

Pumps. 
Rumsey  or  Canadian  Cistern  57J  to 

60  per  cent. 
Pitcher  Spout,  65  to  67J  p.c 
Canadian  Cistern  60  to  62J  p.  c.from 

factory. 
Canadian  Pitcher  Spout  674  to  70  p.  c. 
from  factory. 

Punches 

Saddler's,     perdoz l  00    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  per  inch     100 

Putty 

Bladder,  per  100  lbs lj 

Tins,  lbs  2  50 

Rail. 

Barn  Door,  per  foot 3 

Sliding  Door,        "       3J 

Lanes,  3|  to  4c.  ft. 

Rakes. 

Cast  Steel  and  Malleable  Canadian 

list  dis.  40  to  45  per  cent. 

Razors. 

Boker's,  perdoz    7  50  1100 

Wade  &  Butcher's      "         3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  l  25    3  60 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent   cash  30  days. 
Copper  Rivets,  dis.  50  percent. 
Iron  "  "    55  and  10  p.c. 

Tinned  and  Black  Rivets,  55  &  10  p.c. 
Burrs,  Iron,  50  and  10 
Terms,  4  mos.  or  3  p.c.  caBh  30  days 
Rivet  Sets. 
Canadian  dis. 30,  35perc. 

Rope         Per  lb. 

Sisal.    Manilla. 

7-16  in.  and  larger 71 

!4,5-16,  «  in 8 

Cotton,  per  lb 18 

New  Zealand sa 

Russia  Deep  Sea,  per  lb.        12* 

Jute    "    ...      06| 

Rules. 
Boxwood,  dis.  80  to  80  &  10  p.c. 
Ivory,  dis  374  to  40  per  cent 

Sad  Irons. 

Mrs.   Potts,  per  set       75 

"  N    P.         '  1  00 

Sad  Heaters. 

Dome, Shepard's, per  doz    4  75 

Sand  and  Emery  Paver. 

B.&  A.,  sand,  40  and  5to  45  per  cent. 

Emery,  per  quire 55       90 

Sash  Cord 
Perlb 22        50 


Hand,  Disston's,  dis   15  p.c. 
S.  &  D  ,  dis.  35  per  cent,  to  40  p.c. 
Cro3S-Cut,  Disston's,  per  ft.  35to55 
S  4  D   dis.   35  p  c.  on  Nos   2  and  3. 


7  5 


2  75 
75 


Hack, complete,  each.. 

"       frame    only  

Saw  Sets. 
•'Lincoln"      McMillan    & 

Haynes  per  doz 

Scales. 
Standard  Manufacturing  Co.,  60  p.c 
Gurney  Scales,  60  p  c. 
B.  S.  &  M.  Scales,  50  p.c. 
Scrapers. 
Box,    perdoz  2  10 


40 


10  75 
65    4  00 


80  per 


00 
75 


2 
75 

SI 


Foot 

Screens 
Window,  patent,  perdoz    3  50    4  50 

Door,  per  doz 

Screw  Drivers 

Sargent's,  perdoz 

Screws. 
Wood,  F.  H.,Iron,  and  Steel 

cent.,  dis. 
Wood,  R.  H.      "        75  per  cent.  dis. 
"      F.  H.  Brass774 
■'      R.  H  72i       " 

Diamond   Point  wood   screw  nails 
bright,  dis.  77J  and  20  per  cent 

Bench,  wood,  per  doz 3  25    4 

Bench  iron  per  doz 4  25    5 

Scythes 
Discount  40  to 45  percent. 
Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis. 75  percent 
B.  &  W.  N.  P  ,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
JStna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"        N.P„  70  per  cent. 
Clauss,  Full  nickel,  60  p.c.  off 

"      Japanned  handles,  674  pc,  off. 
Sheaves 
Sliding  Door,  per  set    ...        77    140 

Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz 

"  tinned, 

Tin  Rim,  "  " 

"  black,       " 

Snaps 
Harness,  German,  dis  35  percent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  \  or  Vi  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Perlb 0  28    0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves. 

Wood,  English  1  80    5  00 

Iron,  American 135    2  35 

Spoons  and  Forks. 

TeaSpoons  pergross    7  50    12  00 

Dessert  "      ....         '*■       21  00  

Table       "       ....         "         30  00 
Dessert  Forks...         "  24  00 

Medium      "      ...         "         27  00 
Table 

Squares. 

Iron,   perdoz   165     2  90 

Steel,  dis.  80  and  5  to  80  and  7tf  p.c 


Trunk  Tacks,  dis.  574  per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  62V4  p 
Cigar  Box  Nails,  dis.  45  per  cent 
ShoeFinders'Taci£s,50  percent. 
Shoe  Nails,  Hungarian  Nails,  etc., 374 
per  cent. 

Tape  Lines. 
7  50    English,  ass  skin  perdoz.  $2  75  $5  50 

English  Pat.  Leather 5  50    9  75 

Chesterman  s,      each  0  90    2  85 

steel, each  .    0  80    8  00 
Thermometers. 
Tin  case  &  dairy, dis. 75p.c 

Thimbles. 

Asbestos,  filled,  per  doz., 35  to  40  p  c. 

Ties. 

Cow, perdoz 1  ''■•    2  50 

Tinner's  Tools. 
P.S.&W.,netlist. 
Canadian  15  to  35  per  cent  dis. 

Tinware. 
S tamped, dis.  Assn  list, 70,  and  12  J  per 
cent,  to  70    and  25  p.c.  on  special 
lines. 
Japanned, Prices  on  application 
Pieced,  "        "  " 

Transom  Lifters 
Payson's,  32.60  to  $5.00  per  doz. 

Traps 
Game, Newhouse, dis  334  p.c.  to  35  p.c. 
Game.H  &N..P.  S.  &  W.  or  Steel,  60 
and  10  to  674  per  cent. 

Mouse,  per  doz  0  35    1  50 

Rat  "        2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 
German,  per  doz   4  75 


9  00 
00  10  50 


1  15 

1  35 

2  30 
1  80 


1  35 

1  60 

2  45 
2  25 


Brade's 

D   &  S.,  discount  35  p.c 

Triers. 
Butter,  per  doz 6  25 

Twines. 

Bag,  Russian,  per  lb 0  00 

Wrapp'g,mottl'd,pr.pack    0  50 
"         cotton,  per  lb..     0  17 

Mattress,  per  lb    0  33 

Staging        "         0  27 

Broom         "         0  30 

Binding,  Common  Sense-    .... 

"         Blue  ribbon 

"         Red  cap 

"  Sterling   

"  Prison    

On  prison  made  twine  freight  is 
prepaid  to  any  railway  station  in 
Ontario. 

Vises. 

Hand, perdoz 4  00 

Bench,  parallel,  each 2  00 

Coach,  each  6  00 

Peter  Wright's,  per  lb 0  12 

Pipe,  each 5  50 

Saw, perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz    4  00    8  50 

Washers  "Iron,"  40  per  cent.  ,4  mos. 
or  3  per  cent. 

Well  Wheels. 
Amer. .perdoz.  8,10  &  12  in.    3  38    600 

Wire. 
Brass  Wire,  16  to  25  wire  gauge,  18  to 

24c.  lb. 
Copper  Wire,  174  p.  c.  dis. 
uu Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
[In  lots  of  1  000  lbs.,  annealed  oiled, 
and  annealed  and  galvanized. freig  h  t 


9  00 

0  21 
0  60 
0  18 
0  45 
0  36 
0  5t> 
6J 
0  8 
0  7 
0  6J 
0  8 


6  00 
4  50j 

7  00 
0  13 
9  00 


30  00 


Try  and  bevel,  dis.  50  to  524  percent     will  be  prepaid.] 
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10 

20 

9 

134 

074 


80 
U5 


5  00 


Staples. 
Fence,  galvanized,  per  lb  34 

Wroughtlron,    dis.  80  to  80  &  5  p.  c. 
Stocks  and   Dies,  Amer.   dis.  25  p.c. 

Stove   Polish,   (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz 1  7b 

No  1,  Stove  Paste,  per  gross. 


S  00 
4  80 
Stone. 

Washita,  perlb 0  25       50 

Hindostan,  per  lb 0  06       07 

"  Slips,  per  lb  9 

Labrador,   perlb 0  13 

•'         Axe,    "        0  15 

Turkey  '       0  50 

Arkansas  "       1  50 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 


31 
4i 


Sash  Locks. 

Triumph  and  Morris, dis374,40per  Cut, Carpet iBlu'ed, gimp,~60per  cent 
cent.  "  tinned,  dis.  70  per  cent. 

KempshelPs  dis.  40,  624  per  cent.  Swedes'  iron,  blued  ortinned,  dis.  50 


15 
0  18 
0  22 


Canadian,  dis.   45,  50  p. 

Sash  Weignts. 

Sectional,  perlb 1} 

Saws. 
Crosscut,      McMillan      & 

Haynes,  per  ft       0  40    0  70 

"Empire"     EcMillan     & 
Haynes,  perdoz 7  50 


per  cent. 
Upholsterers" dis.  50  percent. 
Copper  Nails, dis.  62|  per  cent. 

"      Tacks,  45  per  cent. 
Clout  Nails,  dis.  60  to  674  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  60  to  65  per  cent. 


Bright,  Coppered  steel  and  spring  20 

ger  cent  f.o.b.  Montreal,  Toronto  or 
Hamilton. 
Broom  Wire  5|  to  6Jc.  per  lb. 
Clothes  Line  Wiie,  19  gauge,  per  doz 

coils 3  95 

Wire  Fencing. 
Gal  v.  2  barb, 24  &  5  in.  apart 
"     4      "    4  &  6  "       " 
"    Plain  twist,  all  deld 
"    Steel  thorn  and  rib- 
bon  

"Lock  Barb,-' 4  point  

Ditto  Glidden  2  point  

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points 

Steel  staples  

Terms,  60  days  or  2  percent,  in  30 
days. 

Wire  Cloth 
Ordinary,  discount  2b  p.c. 
Painted  Screen,  p.lOOsq.ft    185    190 

Wrenches. 
Acme,  35  to  374  per  cent. 
Agricultural,  70  and  10  to  75  p.c. 
Standard,  dis.  60, 60  &  lOp.c. 
Coe's  Gen'ne,  dis.  3  24  to  35  p.  c  dis. 
Diamond,  dis.  334,  35  p.  c. 
Tower's  Engineer,  each    ..     2  00 

S.,  perdoz 5  80 

G.  &K.'sPipe    "      

Burrell's    "     eat-i 

Pocket,  perdoz 125 


3J 

34 

5 
44 

H 
M 

3J 


3   'I 
7     0 
6  00 
3  40 
2  00 


Half  Price 
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The  original  selling  price  of  "  Ideas  for  Hardware 
Merchants"   was  $1.00  ;  the  price  now  is 

SO     CENTS 

And  Only  handled  by  ourselves.  We  bought  out  the  publishers 
at  a  bargain,  hence  the  exceedingly  low  price. 

"  There  is  a  tide  in  the  affairs  of  men 
Which  taken  at  the  flood  leads  on  to  fortune  ; 
Omitted,  all  the  voyage  of  their  life 
Is  bound  in  shallows  and  in  miseries." 

This  is  the  opportunity  of  your  life.  Will  you  grasp  fortune  as 
she  rapidly  glides  past  you  and  within  reach  ?  We  have  only  a 
limited  number  of  copies  and  they  are  rapidly  going.  Mailed  on 
receipt  of  price,  postage  prepaid. 


THE  J.  B.  McLEAN  PUBLISHING  CO 

10  Front  Street  East,  TORONTO,  ONT. 


A.  ALLAN,  Pres. 


J.  O.  GRAVEL,  Sec.-Treas 
F.  SCHOLES,  Man.  Director. 


THE  CANADIAN  RUBBER  (O'V 

Of  Montreal  and  Toronto. 
CAPITAL,       -       -       32,000,000. 


MANUFACTURERS    OF 


First  Quality  Rubber 
Boots  and  Shoes,  Supe- 
rior Quality  Rubber  Belt- 
ings, including  The  For- 
syth (Boston  Belting  Co.) 
Seamless  Rubber  Belt- 
ing. For  which  we  are  Sole 
Agents  and   Manufacturers  in  Canada. 

We  hold  the  Patent  and  Eight  to  Manufacture 
in  Canada. 

THE  PATENT  PROCESS  SEAMLESS  TUBE  HOSE 

We  Make  all  Our  Hose  by  this  Process. 

ASK  THE  MERCHANT  YOU  DEAL  WITH  FOR  IT  AND  TAKE  NO  OTHER. 

Rubber  Packings,  Valves,  Gaskets,  etc. 


WE  WANT  TO  HEAR. 


WHEN  YOU  NEED 


Head  Office  and  Factory,  Montreal.         J.  J.  McGILL,   Man. 

WESTERN   BRANCH  : 

Cor.  Front  and  Yonge  Streets,  TORONTO. 
J.   H.  WALKER,  Manager. 


RUBBER  HOSE. 

OUR  BRANDS 

"Maltese  Cross,"  "Extra  Quality,"  (Black  or  White), 

"Kinkproof,"  (Wire  Bound),    "Antimony,"  (Red), 
"Lion,"  "King,"  "Leader,"  "Fairy,"  (Cotton). 

The  Gutta  Pergha  &  Rubber  Mfg.  Co. 

61-63  FRONT  ST.  W.,  TORONTO.     OF  TORONTO,  LTD. 
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|  A  Taylor  Safe 
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Toronto,  May  15th,  1894. 
J.  &  J.  Taylor, 

Toronto  Safe  Works. 

Gents, — The  safe  we  had  in  our  office  was  one  of  your 
make,  a  No.  6,  and  we  take  pleasure  in  stating  that  we 
can  most  heartily  recommend  your  safe  as  being  thor- 
oughly tire-proof,  as  we  have  been  practically  convinced 
that  such  is  the  case. 

Our  building  (which  at  the  time  was  full  of  inflam- 
mable material)  was  destroyed  by  fire  on  the  morning  of 
the  10th  inst  ,  and  while  the  fire  lasted  the  heat  was  in- 
tense, (the  hottest  fire  in  Toronto  since  the  Esplanade 
conflagration),  several  lengths  of  fire  hose  being  burned, 
and  plate  glass  windows  situated  several  hundred  feet 
from  the  burning  building  were  cracked  in  pieces 

Three  days  after  the  fire  we  got  the  safe  out  from 
among  the  debris,  and,  judging  from  its  exterior  appear- 
ance, we  thought  it  impossible  for  any  of  the  contents  to 
be  saved,  but  after  the  safe  was  opened  we  found  all  our 
books,  papers  and  money  in  a  perfect  state  of  preserva- 
tion,— could  not  have  been  better.  You  deserve  great 
credit  for  turning  out  an  article  of  such  high  merit. 
We  remain, 

Yours  truly, 

(Signed)  E.  R.  Burns  Saw  Co. 

534-536  Dundas  St  and  23-25  Fisher  St. 


is  a  safe  indeed  ! 


Brandram  Bros.  &  Co. 


ROTHERHITHE,  LONDON,  ENG, 


^ 
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B.  B. 

GENUINE 


Manufacturers  of 

The 

Celebrated 

Brand 


NO.  ONE 

WHITE  LEAD       B.  B.      WHITE  LEAD 

White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


For  samples  and  information  apply  to 


HENDERSON  &  POTTS 


Nova  Scotia  Paint  Works, 


Halifax,  N.S. 
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MAGNOLIA  METAL 


-IN     USE    BY- 


EIGHT  LEADING  GOVERNMENTS. 

BEST    ANTI-FRICTION    METAL    FOR 

High-Speed  Engine,    Dynamo,    Rolling-Mill,    Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 

MAGNOLIA   METAL   CO., 


London  Office :  75  Queen  Victoria  St. 
Chicago  Office  ;        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortland  Street,  NEW  YORK. 


Manilla  .  .  . 
Hardware  Manilla 
Leather  Manilla 
Brown  Wrapping 


PAPER 
FOR  THE 
HARDWARE 
TRADE 


ETC.,    ETC. 


™  E.  B.  EDDY 


(0. 


Hull,  Montreal,  Toronto, 
Quebec,  Hamilton,  Kingston. 
St.  John,  Halifax,  Winnipeg, 
Victoria,  St.  Johns,  Nfld. 


MORGAN  &  WRIGHT 


A  complete 
Assortment 
Always  kept 
In  stock. 


Also  Inner  Tubes, 
Valves,    Valve 
Stems,  Plungers, 
Pumps,  Cement,  etc. 


RICE  LEWIS  &  SON 


Cor.  King  and  Victoria  Streets 


.   TORONTO 


BOOTH'S 


OLAD 


SPECIFY  AND  TAKE  NO  OTHERS. 


The  Toronto  Steel  Clad  Bath  and  Metal  Co, 


LIMITED. 


123    QU-EN    STREET    EAST 

TORONTO       CANADA 


"  Perfection  "  Inside  Seam 

ELBOWS. 

Strongest 
Handsomest 

Best 

16 

Different 
Kinds 


Standard  Patent  Stove  Pipe, 

Stove  Boards,    Coal  Hods.  » 

Order  All  Fall  Lines  Early. 


Kemp  Manufacturing  Go. 

TORONTO,   ONT. 


. .  HARDWARE . . 

A    PRACTICAL  JOURNAL    FOR  THE    WROUGHT,    CAST,    STAHPED, 
SHEET   AND  SPUN    METAL   TRADES. 


Published  Weekly. 


$2.00  a  Year. 


Vol.    VI. 


TORONTO  AND  MONTREAL,  OCTOBER  6,   1894 


No.  40 


J  B.  Mclean, 

President. 


HUGH  C.  McLEAN, 

Sec.-Treas 


THE  J.  B. 


FINE  MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 

HEAD  OFFICE:  -  -  10  Front  St.  E. 

MONTREAL  OFFICE  :         -  146  St.  James  St. 

E.  Desbarats,  Manager. 

NEW  YORK  OFFICE  :     Room  41,  Times  Building. 

Roy  V.  Somervllle,  Manager. 

EUROPEAN  BRANCH  : 

Canadian  Government  Offices, 

17  Victoria  St.,  London,  S.W. 
R.   Hargreaves,  Manager. 
John  Cameron,  General  Subscription  Agent. 


IRON  ASSOCIATION  MEETINGS. 

THE  quarterly  meetings  of  the  different 
manufacturers'  associations  held  dur- 
ing the  past  eight  days  in  Montreal 
are  now  over,  and,  as  the  bulk  of  the  trade 
in  Montreal  expected,  few  changes  of  an  im- 
portant kind  have  resulted. 

The  alterations  decided  upon  in  tacks, 
which  was  one  of  the  lines  touched,  are  of 
a  minor  nature,  and  wire,  wire  nails,  etc.,  all 
down  the  list  are  unaltered.  In  fact,  the 
only  important  change  has  been  in  horse- 
shoes, the  particulars  of  which  are  given  in 
our  market  reports. 

The  feeling,  as  gathered  by  Hardware 
from  conversations  with  representatives  of 
some  of  the  leading  concerns  in  Montreal, 
was  that  it  was  coo  near  the  end  of  the  year 
to  make  any  wholesale  changes,  and  ac- 
cordingly the  lists  were  left  much  as  they 
were  before. 

Among  the  gentlemen  who  attended  were 
Messrs.  F.  Writton,  C.  A.  Birse,  and  Geer- 
ing,  Hamilton  ;  A.  J.  Somerville,  A.  Mc- 
Michael,  P.  Howland,  and  L  Jack,  Toronto; 
F.  Parmenter  and  C.  Britton,  Gananoque; 
and  Messrs.  Fairman,  Peck,  Hersey,  Mc- 
Agy,  Kinghorn,  McCormack,  and  McMaster, 
Montreal. 


THE  CHAIN  MAKERS'   STRIKE. 

THE  strike  of  the  Wolverhampton  large 
chain  makers  has  thrown  some  2,000 
men  out  of  employment. 
The  object  of  the  strike  is  in  pursuance  of 


a  desire  on  the  part  of  the  operatives  to 
secure  a  uniform  rate  of  wages  ;  and  ma>I 
advices  intimate  that  they  are  confident  of 
securing  the  desideratum. 

A  gentleman  who  recently  visited  the 
chain  district  affected  by  the  strike  informed 
Hardware  the  other  day  that  the  condition 
of  the  working  people  there  was  deplorable. 
They  were  half  clothed  and  apparently  half- 
starved.  In  fact,  they  were  even  loathsome 
to  look  at.  Our  informant  also  said  that  in 
conversation  with  one  of  ihe  manufacturers 
the  latter  had  said  that  he  would  hail  with 
delight  the  day  when  machinery  for  making 
large  chain  would  be  perfected,  and  thus 
enable  him  to  dispense  with  the  class  of  labor 
he  now  employs. 

A  jobber  spoken  to  by  Hardware  re- 
garding the  strike  ventured  the  opnion  that, 
in  view  of  the  low  price  at  which  chain  was 
.ruling  to-day,  the  present  was  opportune  for 
retailers  to  purchase,  as  indications  pointed 
to  higher  values  ruling  before  a  great  while. 


THE  TIN  PLATE  SHUT-DOWN. 


I 


**T  NOTICE  by  the  dispatches  in  the 
daily  papers,"  said  a  Montreal  iron 
broker  to  Hardware,  "  that  all  the 
tin  plate  plants  in  the  United  States  are 
shutting  down,  with  one  exception,  alleging 
that  the  shut-down  is  due  to  the  reduction 
in  the  tariff.  I  undei  stand  that  the  Ameri- 
can tin  plate  makers  allege  this  as  their 
reason,  but  I  am  strongly  disposed  to  be- 
lieve that  this  excuse  is  merely  a  blind. 
If  it  is  the  true  reason,  then  all  I  have  to 
say  is  that,  after  all  the  boasting  that  has 
been  done  by  the  American  tin  plate 
makers,  they  easily  acknowledge  them- 
selves beaten  It  is  not  long  since  I 
favored  Hardware  with  some  opinions 
on  this  very  matter,  and  if  the  personal 
protestations  of  American  makers  made  to 
me  were  sincere,  the  reduction  in  the  tariff 
has  little  to  do  with  the  shutting  down  of 
the  works  except  for  some  ulterior  motive. 
"  Why,  it  is  not  long  ago  that  all  the 
American    papers     were    shouting    to    the 


house  tops  that  the  tin  plate  industry  was 
in  such  a  position  as  to  fear  no  competition 
or  revenue  complications,  and  that  in  the 
near  future  it  was  a  branch  of  American 
industry  that  bid  fair  to  become  a  keen 
competitor  in  the  markets  of  the  world. 

"  I  may  point  to  the  fact  that  during  last 
year  the  American  tin  plate  works  turned 
out  over  115,000,000  odd  pounds  tin  plate 
material  to  show  that  the  industry  is  a  pretty 
healthy  infant,  if  it  is  in  its  swaddling  clothes 
yet.  Besides  this,  the  best  authorities  in 
Great  Britain  on  the  matter  complained  at 
the  time  of  the  United  States  tariff  changes 
that  there  was  little  chance  for  any  substan- 
tial increase  in  the  British  exports  of  tin 
plate  across  the  Atlantic  owing  to  the 
changes  in  the  American  tariff. 

"  To  be  brief,  it  is  my  opinion  that  if  the 
American  makers  would  be  honest  and  state 
their  real  motive  it  would  not  be  that  they 
cannot  manufac  ure  tin  plate  profitably 
under  the  changes  in  the  tariff,  but  simply 
that  they  consider  the  fact  a  good  excuse  to 
secure  a  reduction  in  their  pay  roll,  and  at 
the  same  time  provide  their  Republican 
friends  with  a  good  campaign  argument." 


UNIQUE  METHOD  OF  FRAUD. 

A  DEVICE,  as  bold  as  it  was  unique, 
for  perpetrating  fraud  was  recently 
unearthed  in  Birmingham,  England. 

Two  young  men  living  in  that  city,  with 
ambition  large  and  probity  small,  con- 
ceived the  idea  of  making  themselves  rich 
by  trading  upon  the  credulity  of  others  At 
any  rate,  they  had  nothing  else  to  do  busi- 
ness upon. 

They  possessed  neither  store  nor  factory, 
but  they  pretended  to  the  outside  world  to 
be  manufacturers  of  cycles,  and  sent  circulars 
over  the  country  to  that  effect.  These 
circulars  were  addressed  to  cycle  buyers 
accompanied  with  a  solicitation  for  an  order. 

They  were  progressive  young  men.  They 
fully  recognized  the  evils  of  the  credit  sys- 
tem ;  but  they  even  went  a  step  beyond  the 
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HARDWARE 


cash  system  as  ordinarily  understood  :  A 
dealer  to  do  business  with  them  must  for- 
ward the  cash  with  the  order. 

And  some  foolish  dealers  did  forward  the 
cash  in  sums  between  £j  and  £8  each  with 
their  orders  for  bicycles;  but  they  never  got 
the  quid  pro  quo. 

By  a  series  of  plausible  letters  the  "enter- 
prising "  cycle  makers  managed  to  allay  the 
suspicions  of  their  victims  for  some  time. 
But  the  cat  was  let  out  of  the  bag  when  they 
began  to  send  out  circulars  under  another 
name,  but  in  the  same  handwriting  and 
making  the  same  offers  as  before.  And  now 
they  sit  in  prison  cells  ruminating  upon  the 
exigencies  of  life. 

The  lesson  to  young  men  who  are  not 
over-scrupulous  as  to  how  they  make  money 
as  long  as  they  make  it,  is  obvious. 

But  the  lesson  to  business  men  is  scarcely 
less  pi  tin:  Under  ordinary  ciicumstances 
it  is  well  for  them  to  see  that  they  are  deal- 
ing with  reputable  houses,  but  when  it 
comes  to  paying  cash  in  advance,  how  essen- 
tial is  it  that  they  should  be  doubly  careful  ! 
The  dealers  victimized  have  doubtless 
already  got  the  lesson  well  digested. 


NINE  MONTHS'  FAILURES. 

TH  E  total  number  of  failures  in  Canada, 
as  reported  for  Bradstreet's  shows  an 
increase  for  theninemonthsjustended. 
The  provinces  of  Ontario,  Quebec  and  New 
Brunswick,  all  report  more  failures  for  the 
past  nine  months  than  in  a  like  portion  of 
1893,  together  with  increased  liabilities. 

The  number  of   failures  in  the  provinces, 
with  assets  and  liabilities  are  as  follows  : 
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There  are  9,251  business  failures  report- 
ed throughout  the  United  States  during 
the  past  nine  months,  compared  with  11,- 
140  in  nine  months  of  last  year  a  decrease 
of  1,889,  °r  17  per  cent.  The  total  amount 
of  liabilities  of  failing  individuals,  firms  and 
corporations  in  the  past  nine  months  is 
$110,674,934,  a  falling  off  from  the  corres- 
ponding total  of  last  year  of  66  per  cent. 
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WINDOW   DISPLAYS. 

BY    THE    JUNIOR     PARTNER. 

WITHIN  a  short  period— not  more 
than  a  decade  perhaps — a  new  man 
has  arisen  in  many  retail  circles, 
known  as  the  window  dresser,  or  the  special 
assistant  in  the  shop,  whose  important  busi- 
ness it  is  to  arrange  the  display  of  goods  in 
the  shop  window,  writes  "Junior  Partner," 
in  Ironmonger.  He  is  a  valuable  assistant, 
indeed,  for  his  window  attracts  the  attention 
of  all  who  pass,  and  brings  to  the  shop  con- 
siderable business,  which  otherwise  would 
go  to  rivals.  His  influence  is  now  felt  in 
every  branch  of  trade,and  many  ironmongers 
are  now  alive  to  the  importance  of  it,  but, 
unfortunately,  there  are  far  too  many  iron- 
mongers who  are  woefully  behind  in  this 
matter,  and  will  not  bring  themselves  into 
line  with  other  tradesmen  in  this  important 
respect. 

How  often  it  is  that  the  entire  wfndow 
exhibit  is  a  few  saws,  chains  or  shovels  ! 
When  some  ironmongers  have  added  to 
such  a  show  a  kettle,  or  a  stove,  or  a  coal 
vase,  they  think  they  have  done  all  that  is 
needed,  and  the  window,  so  arranged,  is 
often  permitted  to  remain  for  months  un- 
touched. 

Now,  during  the  past  twenty  years  the  firm 
in  which  I  am  a  partner  have  had  a  shop  on 
one  of  the  principal  streets  cf  our  city.  We 
make  no  claim  to  be  experts  or  leaders  in 
arranging  a  window  display,  but  in  all  those 
years  we  have  made  our  windows  smart 
enough  and  attractive  enough  to  be  our  best- 
paying  advertisement. 

A  peculiarity  of  the  times  is  that  people 
are  educated  to  watch  for  bargains.  They 
take  it  for  granted  that  any  change  in  the 
window  from  what  it  was  when  they  last  saw 
it  must  necessarily  mean  new  offers,  and 
they  stop  to  see  what  these  may  be.  As  they 
look  over  a  variety  of  articles  they  catch 
sight  of  something  that  they  need,  and  the 
fact  that  it  is  pushed  to  the  front  now  is 
evidence  to  them  that  this  is  a  good  time  to 
buy. 

Frequently  we  devote  the  entire  window  to 
the  display  of  goods  exclusively  of  one  line. 
One  week,  for  instance,  we  have  made  an 
exclusive  display  of  cutlery,  another  week  of 
tools,  another  of  stoves,  another  of  bicycles, 
and  so  on.  This  helps  business  at  times, 
but  we  think  it  better,  on  the  whole,  while 
giving  special  prominence  at  times  to  special 
lines,  always  to  have  an  assortment  of 
various  goods  brightly  and  prominently  dis- 


played. We  have  wires  across  the  front  of 
the  window  upon  which  we  hang  light  goods, 
but  are  careful  that  these  shall  not  obscure 
the  articles  behind. 

Every  week  we  place  something  in  the 
window  as  a  leader,  quoting  a  low  price  for 
that  one  week,  and  we  do  not  find  that  this 
compels  a  permanent  decline  in  the  price  of 
such  articles.  After  they  are  removed  we 
ask  regular  prices,  and  are  rarely  called  to 
account  for  having  advanced.  Even  if  we 
are  at  times  questioned  on  this  matter,  the 
explanation  is  ready  and  satisfactory.  The 
special  line,  owing  to  special  reasons,  we 
were  able  to  offer  cheaply  on  the  particular 
occasion. 

We  never  arrange  the  window  without 
giving  some  thought  to  boys.  They  want 
knives,  tools,  toys,  cricket  goods,  games,  and 
many  other  things,  and  are  keen  after  bar- 
gains. They  look  in  every  window  and 
know  a  good  price  when  they  see  it  We 
treat  boys  with  the  utmost  cordiality.  They 
are  quick  to  respond  to  a  little  sociability, 
and  if  they  feel  friendly  with  you,  they  be- 
come, in  their  own  minds,  partners  in  the 
concern  and  want  all  their  friends  to  trade 
at  "their"  shop.  Our  window  always  con- 
tains some  cheap  knives  for  boys  aud  girls, 
and  cheap  scissors.  We  catch  the  boys  on 
tools.  There  is,  moreover,  another  side  to 
this  matter,  because  parents  and  other 
relatives  are  always  on  the  look-out  for  pre- 
sents for  the  youngsters,  and  buy  quite  a 
large  number  of  articles,  which  the  iron- 
monger can  and  should  stock  for  this  pur- 
pose. 

We  make  a  large  display  of  fishing  tackle 
of  all  kinds,  and  keep  some  of  these  goods 
in  the  window  at  the  proper  seasons.  At 
the  fag  end  of  the  season  it  is  good  business 
to  make  a  special  sale  of  the  remaining  stock 
at  low  prices,  just  to  clear  out  and  save  the 
trouble  of  holding  the  surplus  stock  until  the 
next  season.  The  profit  on  this  line  pays 
well  for  all  the  work  the  dealer  can  do  on  it, 
and  the  greater  the  display,  the  better  the 
trade. 

We  have  no  rule  about  displaying  prices, 
except  upon  the  special  lines  shown  in  the 
window.  Those  who  are  interested  in 
other  goods  will  step  inside  the  shop  to 
inquire  about  them,  which  gives  us  the  op- 
portunity to  make  their  acquaintance  and 
explain  the  points  of  merits  of  the  goods. 
Many  times  each  day,  callers  who  look  in  in 
this  way  do  not  buy  the  article  they  in- 
quired abou',  but  purchase  other  goods  they 
notice  in  the  shop  or  to  which  we  call  their 
attention. 

I  am  perfectly  aware  that  I  am  not  giving 
new  thoughts  to  men  who  study  the  good 
their  windows  may  do  their  trade,  and  I 
have  not  written  for  them.  I  wish  to  interest 
those  on  the  subject  who  have  not  as  yet 
tested  its  capacity,  and  given  it  a  trial  by 
having  their  shop  windows,  their  shops,  and 
their  methods  of  doing  their  business  up-to- 
date.  I  know  the  good  that  comes  from  a 
good  window  display,  backed  up  by  good 
business  principles  and  conduct  in  the 
shop,  and  every  ironmonger  can  do  as  well 
as  I  have  done  in  the  matter,  and  with  as 
good  results,  if  he  will  but  try. 


HARDWARE 


ELECTRICAL  UNITS. 

I  DON'T  believe  in  inflicting  long  theo- 
retical discourses  upon  my  readers,  be 
they  spoken  or  written,  and  these  elec- 
trical notes  aim  at  being  practical  above  all 
things  except  accuracy,  says  a  writer  in 
Hardwareman.  It  is  just  becaue  accuracy 
is  so  important,  however,  that  I  must  in  this 
issue  say  something  regarding  measure- 
ment of  electrical  currents,  electrical  pres- 
sure, and  electrical  energy.  However 
uninteresting  the  subject  may  be  to  the 
hardwareman,  who  thinks  the  price  at  which 
he  sells  an  appliance  compared  with  what 
he  gives  for  it  is  the  all  important  point,  it 
is  wise  to  gather  the  gist  of  what  we  have 
to  say  on  a  complicated  and  abstruse  sub- 
ject ;  but  with  more  than  a  decade  of  ex- 
perience in  dealing  with  such  matters,  I  will 
endeavor  to  divest  it  of  difficulty,  and  to 
clothe  the  dry  bones  of  scientific  thought 
with  the  flesh  and  blood  of  reality. 

The  reason  why  I  take  up  this  question  at 
this  juncture  is  owing  to  the  passing  by  Her 
Majesty,  our  gracious  Queen,  in  Council 
assembled,  of  an  Order  in  Council  authoriz- 
ing the  Board  of  Trade  to  cause  new 
denominations  of  electrical  standards  of 
measurement  to  be  made  and  verified  for 
use  in  trade.  The  last  four  words  are  all 
important  to  my  readers.  Hitherto,  the 
units  of  electrical  measurement  have  been 
for  use  in  physical  investigations,  and  in 
scientific  circles  they  have  been  of  very 
great  use,  but,  up  to  within  a  very  few  days, 
there  were  no  units  "for  us  in  trade,"  as 
there  are  pounds  and  yards  and  fluid  ounces 
— all  measures  which  one  and  all  use  daily 
and  without  caring  where  they  come  from, 
except  that  they  really  represent  what  they 
profess  to  be.  On  the  23rd  inst.,  the  Order 
in  Council  was  passed,  and  by  its  publica- 
tion in  the  London  Gazette  of  the  24th  iast., 
traders,  the  public,  and  suppliers  of  elec- 
tricity, have  legal  measures  and  units  of  the 
things  which  ate  of  most  importance  when 
we  deal  with  electricity  and  its  applica- 
tions. 

Now  the  first  thing  to  be  noted  is  that 
these  units  are  issued  as  legal  standards  of 
measurement  under  the  Weights  and  Meas- 
ures Act  of  1889,  and  are  therefore  public 
units  which  may  be  reproduced  with  ease. 
I  have  more  than  once  insisted  upon  the  im- 
portance of  my  readers  knowing  what  they 
are  talking  about  when  vending,  buying,  or 
using  electrical  apparatus  of  any  kind.  Now 
that  these  units  are  common  property  there 
is  no  excuse  for  a  want  of  knowledge  re- 
garding them.  The  subject  is  quite  simple 
viewed  in  this  way. 

For  example,  we  talk  of  the  cost  of  using 
an  electric  heater  or  cooker,  the  electricity 
— the  proper  term,  remember,  is  electric 
enerpy,  but  the  constant  repetition  of  such  a 
mouthful  becomes  a  little  tedious — is  mea- 
sured by  a  meter,  and  paid  for.  The  unit 
by  which  it   is  measured,  analogous  to  the 


'•thousand  cubic  feet  of  gas,"  is  the  "Board 
of  Trade  unit,"  or  "  Unit,"  shortly  speaking, 
the  capital  U  being  the  proper  indication 
of  its  specific  meaning,  although  this  is 
often  omitted,  in  which  case  the  context 
shows  the  sense  in  which  the  word  is  used. 
Now,  the  Unit  is  one  thousand  watthours, 
a  watthour  being  a  volt-amperehour,  or  an 
ampere  flowing  under  the  pressure  of  a 
volt  for  one  hour.  The  average  price  for  a 
Unit  in  England  is  6d.,  and  for  lighting 
purposes  one  can  take  the  Unit  to  be  equal 
to  2^ocandlepower  in  incandescent  lamps. 
If  we  therefore  burn  the  lamps  the  same 
hours  as  gas-jets,  have  as  many  i6c.p.  lamps 
as  there  are  gas-jets,  then  the  comparison 
works  out,  for  every  id.  per  Unit  the  cor- 
responding figure  is  is.  per  thousand  cubic 
feet  of  gas.  Thus,  6d.  a  Unit  is  proportional 
to  6s.  per  1,000  cubic  feet  of  gas.  If  the 
lamps  be  turned  out  when  not  wanted,  and 
light  for  light  be  the  basis  of  comparison, 
then  2d.  may  be  taken  against  the  is.,  thus, 
6d.  a  Unit  equals  3s.  per  1,000  feet  of  gas. 
The  average  ratio  is  about  half-way  between 
these  two  figures,  say,  i%&.  against  the  is. 
Now  the  volt  is  the  unit  of  pressure,  the 
ampere  the  unit  of  current.  These  are  now 
measures  by  which  a  supply  can  be  given 
at  lav,  and  the  third  unit,  that  of  lesistance, 
is  simply  derived  from  the  first  two  being 
their  ratio  ;  thus,  resistance  in  ohms  equals 
pressure  in  volts  divided  by  current  in  am- 
peres. 

For  the  purposes  of  trade,  the  Unit  ohm 
is  a  coil  of  wire.  These  can  be  bought, 
tested  and  used,  to  ascertain  the  resistances 
of  such  things  as  lamps  and  heaters,  and 
we  get  their  resistances  compared  with  an 
ohm  coil,  supplied  by  some  maker  who  has 
had  it  stamped  by  the  Board  of  Trade.  So 
much  for  resistance  ;  remember,  it  is  a  coil 
of  wue  as  a  unit,  and  represents  the  oppo- 
sition to  the  production  of  a  current. 

The  unit  of  pressure,  the  volt,  is  defined 
as  the  indication  of  a  certain  instrument 
belonging  to  the  Board  of  Trade,  the  index 
moves  from  one  mark  to  another  when  the 
volt  is  being  measured.  Volt-meters,  how- 
ever, can  be  bought,  and  if  they  have  been 
stamped  by  the  Board  of  Trade  they  are 
probably  correct.  The  current  unit,  the 
ampere,  is  defined  as  the  current  which  will 
do  two  things  :  deposit  a  certain  amount  of 
silver  in  an  electro-plating  bath  very  care- 
fully made  up,  and  secondly,  when  passed 
through  the  suspended  coil  of  aninstrumentin 
the  offices  of  the  Board  of  Trade,  be  balanced 
in  the  balance  to  which  the  coil  is  hung  by 
a  certain  platinum  weight.  The  same  prac- 
tical reasoning  applies  to  the  ampere  as  to 
the  volt.  Instruments  can  be  bought  which 
will  read  the  current  flowing  through  them 
in  amperes,  and  others  which  will  give  on  a 
scale  the  pressure  between  their  two  termi- 
nals in  volts.  The  ohm  unit  coil  needs  an 
arrangement  by  which  other  coils  or  ap- 
paratus can  be  compared  with  it.  In  this 
respect  the  arrangement  is  like  an  ordinary 


balance,  a  known  weight,  or  a  known 
resistance,  a  balance  with  arms  and  scale 
pans,  and  an  electric  balance  with  an  in- 
dicator and  an  unknown  weight  or  an  un- 
known resistance.  However,  we  now  have 
legal  volts,  amperes,  and  ohms,  and  there- 
fore a  legal  Board  of  Trade  Unit  or  meas- 
ure of  electricity  by  which  to  check  supply 
meters.  There  can  now  be  appeals  as  to 
accuracy  because  we  have  our  Units.  I 
don't  know  how  far  this  information  should 
be  supplemented  to  the  needs  of  my  readers, 
so  I  merely  say  if  any  and  every  one  desiring 
further  information  will  write  the  editor  I 
will  clear  up  knotty  points  as  they  are 
brought  before  me  by  short  articles  sug- 
gested by  my  readers'  queries. 


OPINION  RE  MASSEY-HARRIS. 

N.  Y.  Journal  of  Commerce  :  A  very 
large  Canadian  concern  engaged  in  the 
manufacture  of  agricultural  implements 
recently  announced  its  intention  of  moving 
into  the  United  States,  on  the  ground  that 
the  Canadian  Goverment  had  reduced  the 
duty  on  the  products  of  the  company  while 
maintaining  undiminished  the  duties  on  the 
materials  it  purchased,  thus  facilitating 
American  competition  in  Canada,  and  the 
furthur  fact  that  the  materials  most  used  by 
this  concern,  iron  and  steel  in  their  various 
forms,  are  cheaper  in  the  United  States  than 
in  Canada  ;  pig  iron,  it  was  stated,  could  be 
bought  in  Chicago  for  $9,  which  is  lower 
than  any  quotation  we  have  seen,  while  it 
cost  $16.50  in  Canada.  After  this  matter 
had  been  duly  explained  it  was  given  out 
that  the  Massey-Harns  Manufacturing 
Company  of  Toronto  might  not  come  to  the 
United  States  after  all,  because  the  company 
was  unwilling  to  move  unless  it  could  bring 
its  workmen  with  it,  and  it  had  been  in- 
formed by  American  officials  and  lawyers 
that  to  do  so  would  be  a  violation  of  our 
contract  labor  law.  This  is  very  far  fetched, 
and  if  the  Massey- Harris  Company  does  not 
come,  and  alleges  no  better  reason  for  not 
coming  than  that  its  employees  would  not  be 
admitted,  we  shall  doubt  its  ever  seriously 
intending  to  move  into  the  United  States. 
If  the  company  discharged  its  men  in  To- 
ronto and  moved  its  works  to  the  American 
side  of  the  Niagara  River,  the  men  would 
follow  the  works  fast  enough  if  they  knew 
they  were  wanted,  without  any  agreement  or 
promise  of  employment.  The  distance  from 
Toronto  to  the  American  side  of  the  line  is 
not  great,  and  the  men  would  lose  little  if 
they  were  unable  to  get  employment.  The 
mere  knowledge  that  the  company  preferred 
its  old  employees  to  strangers  would  take 
nine-tenths  of  its  present  force  with  it,  and 
yet  it  could  not  be  construed  into  a  contract 
by  our  super-serviceable  immigrant  officials. 
If  tha  Massey-Harns  Company  should  not 
move  there  would  be  suspicions  that  its 
threats  had  something  to  do  with  the  tariff 
controversy  in  Canada. 


HARDWARE 


THE  ART  OF   SOLDERING. 

A  BOOK  was  issued  in  England  the 
other  day  regarding  the  art  of 
soldering,  and  in  it  the  writer  says  : 
The  first  thing  to  be  observed  is  cleanli- 
ness of  the  work.  Keep  it  as  clean  as  you 
possibly  can,  and  remove  all  the  oxide  and 
dirt  present  by  means  of  aquafortis,  usually 
known  as  aqua,  or  by  filing,  turning,  and 
emery-clothing.  Apply  some  of  the  zinc 
chloride  to  the  work  where  the  solder  is  re- 
quired to  run,  by  means  of  a  brush,  but  do 
not  smear  it  elsewhere.  Heat  the  work  in 
the  flame  of  the  blow-pipe,  and  touch  the 
hot  surfaces  with  a  small  strip  of  soft  solder, 
also  dipped  in  zinc  chloride.  Immediately 
the  work  is  hot  enough,  the  solder  will  run 
completely  round  and  through  the  joint,  fol- 
lowing the  zinc  chloride.  If  the  solder  has 
not  run  properly,  add  more  spirits.  This 
will  generally  correct  the  defect  which 
usually  arises  from  overheating  and  the 
evaporating  of  the  spirits,  or  from  the  metal 
not  being  clean.  The  further  addition  of 
spirits  not  only  supplies  the  place  of  that 
which  is  driven  off,  but  reduces  the  temper- 
ature of  the  work  to  the  proper  point.  In 
soldering  copper,  it  is  well  to  add  the  flux 
and  let  the  work  stand  for  ten  minutes  be- 
fore heating,  so  as  to  give  the  flux  time  to 
clean  the  metal. 

The  melted  solder  is  drawn  in  to  the  joint 
by  capillary  attraction  ;  hence  it  is  essential 
that  the  work  should  fit  closely  and  accur- 
ately, otherwise  the  solder  will  fall  right 
through  the  joints.  Unless  this  precaution 
is  duly  observed,  it  will  be  useless  to  try  to 
soft  solder.  The  tenacity  with  which  solder 
adheres  is  proportional  to  the  amount  of  sur- 
face contact  of  the  two  pieces  of  work.  The 
work  should  always  be  constructed  so  as  to 
afford  this  surface  contact  in  as  great  a  de- 
gree as  possible. 

When  the  soldering  iron  is  used,  the 
copper  bit  should  first  be  filed  clean  and 
heated  hot  enough  to  melt  the  solder,  then 
dipped  in  spirits  and  rolled  in  the  solder, 
until  it  is  coated  or  "tinned"  about  %  in. 
from  the  tip.  If  the  copper  bit  becomes 
overheated,  it  must  be  filed  clean  before 
using,  and  again  tinned.  The  work  must  be 
smeared  with  the  flux  and  the  soldering  iron 
and  the  solder  applied  together  and  held 
until  the  metallic  surfaces  are  hot  enough  to 
allow  the  solder  to  flush  into  the  crevices. 
For  plumbing  lead,  tin  plate,  britannia 
metal,  and  o  her  fusible  metals,  the  solder- 
ing iron  is  indispensable  but  for  brass  work 
it  comes  in  principally  for  odd  jobs,  or  where 
soldering  has  to  be  done  after  the  metal  is 
polished  and  lacquered.  It  has  been  super- 
seded by  the  blowpipe,  which  will  perform 
most  of  the  functions  of  the  soldering  iron, 
and  also  miny  for  which  the  latter  is  totally 
inadequate  ;  it  is  far  more  rapid  in  its 
action,  and  the  cost  of  gas  is  more  than  com- 
pensated by  the  saving  of  time.  Moreover, 
a  boy  with  a  blowpipe  can  do  work  that  with 


the  soldering  iron  would  require  an  expert 
workman.  The  usual  form  of  blowpipe  used 
in  workshops  is  supplied  wkh  air  from  a  fan, 
Roots'  blower,  bellows  or  pump,  driven  by 
hand  or  power,  and  is  called  a  soldering 
lamp.  The  mouth  blowpipe  is  an  instru- 
ment which  requires  long  practice,  skill, 
lung  power,  and  patience  to  use,  but  as- 
tonishing performances  can  be  done  with  it, 
if  properly  handled. 

"  Hard  soldering  or  brazing  is  a  far  more 
difficult  process,  and  requires  iron  binding 
wires  and  binding  pliers  for  securing  the 
various  parts  of  the  work  together,  a  blow- 
pipe, a  pan  of  charcoal  or  coke,  borax, 
solder,  and  a  piece  of  wire  flattened  out  at 
the  end  like  a  spatula,  to  apply  the  solder  to 
the  work.  The  borax  must  be  pounded  in  a 
mortar,  and  is  better  if  passed  through  a 
sieve.  The  solder  should  be  washed  with 
water  to  clean  it,  and  mixed  with  the 
powdered  borax,  and  clean  water  added. 
The  mixture  should  be  applied  to  such  parts 
of  the  work  as  require  soldering  with  the 
flattened  wire  or  'charger,'  then  turn  on  the 
gas  and  the  blast  until  no  yellow  appears  in 
the  flame,  and  direct  the  flame  upon  the 
solder  until  it  melts.  This  is  the  process  in 
a  few  words,  but  it  is  not  so  easy  as  it  looks, 
and  much  experience  is  required  to  judge  of 
the  heat  that  various  articles  of  different 
bulk  take  to  make  a  good  joint.  It  some- 
times happens  that  a  thick,  heavy  casting 
and  a  light,  thin  stamping  have  to  be 
soldered  together  ;  in  this  case  the  blowpipe 
flame  should  play  upon  the  casting  only,  and 
be  kept  away  from  the  stamping  and  solder 
until  the  former  is  red-hot,  when  the  flame 
may  be  directed  for  a  few  seconds  upon  the 
solder  to  make  it  run.  The  flame  should  be 
kept  moving,  and  the  whole  mass  should 
warm  up  uniformly.  The  difficulties  of  the 
solderer  of  chandelier  work  are  olten  in- 
creased by  the  designer,  who  makes  the 
scrolls,  etc.,  with  thick  and  thin  parts  in 
close  proximity,  when  the  job  becomes  one 
of  extreme  delicacy  and  difficulty. 

Much  care  and  skill  are  required  in  tie- 
ing  the  various  portions  of  the  work  together, 
this  in  fact  in  some  cases  is  the  most  awk- 
ward part  of  the  process.  To  make  a  butt 
joint  or  a  series  of  butt  joints,  of  two  or  more 
pieces  of  metal  arranged  in  a  straight  line, 
requires  some  such  device  as  a  piece  of 
strong  wire,  as  a  "  backbone"  against  which 
the  pieces  of  metal  may  be  tied  and  their 
ends  caused  to  meet.  Work  should  always 
be  tied  in  more  than  one  place  if  possible, 
and  double  wire  also  used.  Two  small  wires 
used  together  hold  more  tenaciously  and 
firmly  than  a  single  wire  of  double  their 
sectional  area. 

When  an  article,  the  metal  of  which  is 
of  doubtful  composition,  has  to  be  hard- 
soldered,  careful  note  should  be  taken  of  the 
sound  it  gives  when  struck,  the  color  after 
cleaning  or  dipping,  and  the  fracture.  By 
these  means  it  is  frequently  possible  for  an 


experienced  workman  to  make  a  shrewd 
guess  at  the  temperature  at  which  it  will  be 
safe  to  solder,  and  to  select  his  solder 
accordingly.  The  quality  of  solder  used  in 
hard-soldering,  or  rather  the  point  at  which 
it  will  melt,  depends  upon  the  mixture  of  its 
component  metals,  so  that  in  cases  where 
the  solder  obtained  from  a  dealer  does  not 
answer  the  purpose  because  it  requires  too 
much  heat,  it  is  advisable  to  mix  it  with  a 
a  little  bar  tin  filings,  by  which  means  the 
melting  point  can  be  lowered  as  desired. 


BICYCLES  FOR  WOMEN. 

A  writer  in  an  Eastern  journal  of  recog- 
nized social  authority  has  this  to  say  on  the 
above  subject  :  There  is  absolutely  noth- 
ing inconsistent  with  true  modesty  in  women 
pursuing  so  healthful  and  pleasant  an  occu- 
pation as  bicycling  and  in  wearing  the  cos- 
tume best  suited  to  the  exercise.  The 
novelty  may  be  startling  to  the  representa- 
tives of  Mrs.  Grundy,  who  decry  immodesty 
in  whatever  may  be  new  to  them.  Bicycl- 
ing can  be  made  a  craze  and  pushed  to  a 
harmful  degree,  as  roller  skating  was,  but 
that  there  is  anything  essentially  opposed  to 
modesty  or  purity  in  a  woman  enjoying  the 
rapid  motion  and  healthful  exercise  of  a 
bicycle  is  ridiculous.  The  assertion  simply 
illustrates  the  density  of  the  conviction  that 
whatever  the  individual  making  it  is  not  ac- 
customed to  is  all  wrong.  All  ladies  who 
have  the  time,  means  and  disposition  to  ride 
the  bicycle  should  do  so,  with  moderation 
and  with  a  mind  conscious  of  the  innocence 
of  the  pastime.  There  are  few  amusements 
in  which  there  is  less  danger  of  contamina- 
tion to  purity  than  in  enjoying  fresh  air, 
hearty  exercise  and  the  sight  of  green  fields 
by  means  of  the  bicycle. 


CATCHING  FISH  WITHOUT  HOOKS. 

A  business  man  dropped  into  a  St.  Louis 
hardware  store  and  inquired  for  a  certain 
brand  of  lubricating  oil,  according  to  Hard- 
ware Reporter  of  that  city.  He  was  asked 
if  axle  grease  wouldn't  do  just  as  well.  It 
would  not,  of  course,  and  an  inquiry  was 
made  of  the  dealer  why  he  did  not  keep  a 
supply  of  oils,  especially  as  he  was  located 
in  a  manufacturing  district  and  there  was 
always  a  demand  for  them.  He  replied  that 
oils  were  out  of  his  line  and  that  he  believed, 
like  the  shoemaker,  in  sticking  to  his  last. 
This  may  be  a  good  trade  maxim  in  leather, 
but  it  certainly  has  its  exceptions  in  hard- 
ware. Lubricating  oils,  for  instance,  are 
strictly  in  line  with  hardware.  So  are 
kerosene  and  gasoline,  for  that  matter,  but 
they  are  not  always  handled,  although  there 
is  a  good  profit  in  the  two  articles  first 
named  and  a  fair  one  in  the  latter.  There 
are  at  least  three  known  cases  in  the  city 
where  dealers  who  handle  vapor  burning 
stoves  do  not  carry  the  necessary  fuel.  This 
is  like  trying  to  propel  a  boat  without  oars 
or  catching  fish  without  hooks,  and  the  same 
piactical  metaphor  applies  in  a  good  many 
cases  that  have  been  actually  ascertained. 


HARDWARE 


FIGURES  ON  CASH  DISCOUNTS. 

A  NOTABLE  feature  in  the  stove  and 
hardware  business,  as  well  as  collat- 
eral lines,  is  the  inducement  offered 
to  cash  buyers,  remarks  Hardware  Reporter. 
It  does  not  follow  from  this  that  the  selling 
trade  is  in  need  of  cash — for  this  is  not  the 
case  excepting  in  possibly  exceptional  in- 
stances—but rather  that  the  sellers  ste  the 
wisdom  of  entire  safety  both  for  themselves 
and  the  purchasers.  The  cash  discount  for 
stoves  is  fully  as  heavy  as  it  has  been,  despite 
the  recent  improvement  in  demand,  and  is 
being  taken  advantage  of  in  a  satisfactory 
degree.  In  hardware  staples,  the  rate  is  the 
same  as  formerly,  but  in  novelties  it  is  ap- 
parent that  the  tendency  is  toward  a  higher 
rate,  with  the  chances  in  favor  of  a  5  per 
cent,  rate  on  bicycles  for  the  ensuing  trade 
year. 

A  little  figuring  will  show  the  advantages 
accruing  to  the  purchaser  by  the  use  of  the 
discount  system,  in  addition  the  usual  saving 
in  the  way  of  interest  and  actual  first  cost. 
An  extra  charge  is  made  for  packing  and 
draying  on  most  goods  going  from  this 
market.  To  this  are  added  the  freight  charges 
to  the  receiving  point,  and  the  total  gener- 
ally makes  a  sum  about  equal  to  the  amount 
of  the  cash  discount  in  usual  cases.  By 
paying  this  discount,  therefore,  the  pur- 
chaser saves  the  amount  of  the  freight  and 
handling  charges,  beside  saving  an  interest 
on  the  face  of  his  bill  that,  in  the  case  of 
hardware  staples,  amounts  to  12  per  cent,  a 
year.  It  very  often  happens  that  a  dealer 
's  unduly  anxious  to  be  allowed  the  freight 
charges  on  his  bill  when  a  brief  calculation 
would  show  him  that  hecould  save  more  than 
their  amount  by  paying  in  cash  after  being 
credited  with  the  discount.  The  uniform 
rate  on  hardware  staples  in  this  market  is 
2  per  cent.,  10  days.  Freight  charges  for 
the  average  distances  from  St.  Louis  seldom 
exceed  1  per  cent,  of  the  bill,  so  that  by 
accepting  the  discount  the  freight  bills  are 
paid  and  one-half  the  amount  is  saved  in 
addition.  The  same  calculations  will  apply 
to  stoves  in  different  degrees,  according  to 
the  rate  of  discount  and  the  distance  from 
the  shipping  point. 


WHAT  JULIUS  CESAR  DIDN'T  DO. 

Julius  Caesar  was  considered  a  great  man, 
and  so  he  was.  But  he  had  his  limitations. 
We  may  give  a  few  illustrations  :  He  never 
rode  on  a  'bus  in  his  life  ;  he  never  spoke 
into  a  telephone  ;  he  never  sent  a  telegram  ; 
he  never  entered  a  railway  train  ;  he  never 
read  a  newspaper  ;  he  never  viewed  his 
troops  through  a  field-glass  ;  he  never  read 
an  advertisement  ;  he  never  used  patent 
medicine  ;  he  never  cornered  the  wbeat 
market  ;  he  never  crossed  the  Atlantic  ;  he 
never  was  in  a  machine  shop  ;  he  never  went 
to  a  roller  skate  rink  ;  he  never  controlled  a 
manufacturing  company  ;  he  never  dictated 


a  letter  to  a  typewriter  girl  ;  he  never  in- 
vested in  railway  stock  ;  he  never  played  a 
game  of  billiards  ;  he  never  smoked  a  cigar; 
he  never  saw  an  electric  light ;  he  never 
listened  to  a  phonograph  ;  he  never  posted  a 
letter  ;  he  never  had  his  photograph  taken. 
— London  Tit-Bits. 


CLOTHES  LINES  REELS. 

The  accompanying  cuts  are  illustrations 
of  clothes  line  reels  that  are  in  stock  with 
M.  &  L.  Samuel,  Benjamin   &  Co.     There 


in  value.  Wheat  flour,  peas,  beans  and 
Indian  corn  are  less,  both  in  quantity  and 
value.  The  receipts  of  wheat  and  wheat 
flour  in  the  harvest  year  expired  with  Aug- 
ust were  equal  to  22,432,751  qrs.,  compared 
with  22,566,654  qrs.,  and  23,147,518  qrs.  re- 
spectively in  1893  and  1892.  Of  barley 
8,877,000  qrs.  were  landed,  but  in  1893 
5,021,139  qrs.,  and  of  oats  5,226,508  qrs.,  as 
against  5,222,147  qrs.  During  the  past 
month  Russia  and  the  Argentine  Republic 
each  sent  more  wheat,  but  from  the  United 
States  less  was  received. 


is  nothing  particularly  new  about  these  reels. 
They  are  of  Canadian  make,  and  the  feature 
about  them  is  that  they  are  between  the 
heavy  and  light  makes  in  price. 


UNSATISFACTORY  RETURNS. 

THE  Board  of  Trade  returns  for  the 
past  month  again  appear  unsatisfac- 
tory, as  both  imports  and  exports 
show  a  considerable  decrease.  Allowancs, 
however,  must  be  made  for  the  facts  that 
the  American  tariff  was  scarcely  settled  and 
that  the  war  in  the  far  East  stopped  some 
trade  to  China  and  Japan  during  the  past 
month.  The  imports  are  valued  at  ^31,- 
638,521,  which  is  less  than  in  August,  1893, 
by  ^3,364,251,  equal  to  9.6  per  cent.  ;  the 
exports  of  British  and  Irish  produce  amount 
to  ^18,581,240,  a  decrease  of  ,£948,938,  or 
4.8  per  cent. 

With  the  exception  of  animals,  tobacco, 
oils,  and  articles  received  by  parcel  post,  all 
classes  of  imported  goods  are  less  in  value 
than  last  year,  especially  articles  of  food  and 
drink  and  raw  materials.  Wheat,  barley 
and  oats  are  each  more  in  quantity,  but  less 


The  increase  in  refined  sugar  is  387,375 
cwt.  derived  almost  entirely  from  Germany  ; 
but  of  raw  sugar  there  was  a  heavy  fall  of 
569,000  cwts.,  caused  mainly  by  the  lessened 
shipments  from  Java,  the  British  East  In- 
dies and  Philippine  Islands.  Of  tea  China 
sent  only  6,764,000  pounds,  compared  with 
11,744,000  pounds  in  August,  1893.  Con- 
siderable decreases  are  also  found  in  the 
landings  ofindia  rubber,  nitrate  of  soda  and 
hewn  timber. 

As  to  the  exports  of  British  and  Irish  pro- 
duce, articles  of  food  and  drink,  raw  mater- 
ials, machinery  and  mill  work,  and  articles 
by  parcel  post  are  each  higher  in  value  ;  all 
other  classes  are  lower,  especially  yarns  and 
textile  fabrics  and  metals.  The  decrease  of 
cotton  yarn  and  piece  goods  is  more  marked 
in  value  than  in  quantity.  As  to  woollens, 
the  expected  revival  of  demand  from  the 
United  States,  which  has  at  last  been  ex- 
perienced, had  not  taken  place  in  August. 
Of  linens,  however,  that  country  took  8,038,- 
000  yards,  compared  with  7,240,000  yards. 
Of  metals  only  copper  and  zinc  show  any 
increase.  Of  the  others  the  export  of  iron 
in  the  aggregate  is  less  by  40,000  tons  and 
^207,000  in  value. — London  Times. 
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COAL  CUTTING  IN   NOVA  SCOTIA. 

THE  following  paper  was  recently  read 
before  the  Mining  Association  of 
Nova  Scotia  by  J.  G.  Hudso.i : 
The  introduction  of  coal  cutting  by  ma- 
chinery into  the  collieries  of  Cape  Breton 
was  watched  with  much  interest  by  all 
parties  concerned  in  the  production  of  coal, 
as  it  was  acknowledged  by  the  management 
of  the  collieries  and  the  representatives  of 
the  different  companies  who  had  this  class 
of  machinery  to  sell,  that  the  coal  fields  of 
Cape  Breton  presented  very  favorable  op- 
portunities for  testing  their  capacity  on 
account  of  the  even  nature  of  the  pavement, 
the  flatness  of  the  seams,  and  their  freeness 
from  faults  and  impurities. 

The  Ingersoll  Rock  Drill  Company  of 
Canada  accepted  an  offer  ot  the  Sydney  and 
Louisburg  Coal  Company  to  try  their  Inger- 
soll-Sergeant  machine  at  their  Emery  col- 
liery, and  on  the  27th  June,  1891,  an  invita- 
tion was  sent  to  the  managers  and  engineers 
of  the  different  collieries  then  working  to 
witness  the  test  at  the  above  colliery. 

The  machine  used  weighed  500  lbs.,  and 
the  air  was  supplied  by  two  Westinghouse 
air  brake  engines  attached  to  a  locomotive 
on  the  surface,  and  conveyed  down  the  pit 
in  two-inch  pipes  with  the  necessary  hose 
and  connection. 

The  room  selected  for  the  test  was  21  ft. 
6  in.  wide,  and  height  of  coal  5  ft.  This 
room  was  undercut  a  depth  of  4  ft.  in  1  hour 
and  10  minutes. 

The  next  test  was  in  a  level  adjacent  to 
the  room  already  mined,  and  was  9  ft.  wide, 
4  ft.  deep,  and  was  undercut  in  40  minutes. 
The  undercut  or  low  wheels  on  the  machine 
were  then  changed,  and  the  machine  placed 
on  high  wheels  to  enable  it  to  shear  the 
coal  from  top  to  bottom.  The  changing  of 
the  wheels  occupied  15  minutes,  and  the 
level  was  sheared  5  ft.  high,  4  ft.  in  depth, 
in  23  minutes,  ready  for  the  holes  to  be 
bored  for  blasting.  It  was  estimated  that 
each  machine  should  mine  and  work  45  tons 
of  coal  in  one  shift. 

During  the  summer  of  1892,  Mr.  Mac- 
Keen,  of  the  Caledonia  Coal  Co.,  contracted 
with  the  Ingersoll  Rock  Drill  Company  of 
Canada  to  put  in  an  air  compressing  plant 
at  the  Caledonia  colliery,  to  run  eight 
machines,  and  also  the  necessary  pipes  for 
the  air.  They  put  down  one  of  their  20  x  30 
air  compressors  snd  eight  Ingersoll-Sergeant 
coal  cutting  machines.  The  following 
figures  will  show  work  performed  by  their 
own  men  before  the  plant  was  accepted  : 

A  room  18  ft.  6  in.  w:de  was  undercut  in 
1  hour  and  50  minutes,  moving  wheels  from 
undercutting  to  shearing,  8  minutes.  Shear- 
ing 4  ft.  deep,  6  ft.  by  10  in.  high,  25  minutes. 
Total  time  to  be  ready  to  bore  the  holes  for 
th«*  shot,  2  hours  23  minutes ;  estimated 
quantity  of  coal,  20  tons. 

In  level  work  the  machine  sheared  to  good 
advantage.    The  level   selected   was   9    ft. 


wide  and  was  undercut  4  ft.  deep  in  1  hour 
and  43  minutes  ;  sheared  4  ft.  deep,  6  ft.  10 
in.  high  in  55  minutes  ;  shifting  wheels  from 
undercut  to  shearing,  16  minutes.  The 
machine  was  then  moved  to  the  next  level 
250  feet  away  in  21  minutes,  when  the  same 
man  mined  a  level  9  ft.  wide,  4  ft.  deep  in  1 
hour  and  30  minutes  ;  preparing  to  shear 
and  changing  wheels,  14  minutes  ;  shearing 
4  ft.  deep,  6  ft.  10  in.  high,  59  minutes. 

From  the  foregoing  figures  it  will  be  seen 
that  the  time  occupied  in  performing  the 
various  operations  was  very  much  less  than 
by  the  ordinary  method  of  mining — as  far 
as  I  am  able  to  judge,  about  one-sixth  of  the 
time,  apart  altogether  from  the  question  of 
actual  cost.  It  will  be  seen  that  this  is  a  great 
advantage  in  the  production  of  the  largest 
possible  output  in  a  limited  period,  as  well 
as  enabling  the  mine  owner  to  produce  a 
larger  tonnage  of  coal  with  the  same  number 
of  men.  The  facility  with  which  the 
machines  can  be  adapted  to  the  different 
processes  is  also  worthy  of  notice. 

During  the  shipping  season  of  1893  the 
following  rates  were  paid  at  the  Caledonia 
colliery  for  hand  picks  in  rooms  18  ft.  wide 
and  6  ft.  by  10  in.  high,  38^  and  41 
cents  per  ton.  The  machine  men  received 
30  cent  per  ton  for  rooms  the  same  height, 
the  coal  mined  from  the  machines  being 
loaded  into  the  tubs  under  the  same  con- 
ditions as  the  hand  picks,  the  company  find- 
ing the  machines  and  oil,  and  also  running 
and  laying  up  the  pipes  to  within  50  feet  of 
the  working  face. 

The  following  figures  will  show  the  amount 
of  coal  mined  from  some  of  the  Ingersoll- 
Sergeant  machines  working  at  Caledonia 
colliery  during  this  period. 

Pit  worked  11  days. 

Two  rooms  to  each  machine. 

Gillis  and  Casey,  the  machine  runners, 
employing  two  loaders  to  fill  their  coal,  re- 
ceived 30  cents  per  ton  of  2,240  lbs.,  sent 
up  416  tons. 

Mclntyre  and  Pass,  employing  two  load- 
ers, 427  tons. 

Campbell  and  McDonald,  employing  two 
loaders,  463  tons. 

In  all  cases  it  was  found  that  the  men 
with  machines  made  better  wages  than  those 
men  who  were  employed  with  the  small 
picks,  but  coal  had  to  be  taken  away  from 
them  quickly  so  that  it  did  not  accumulate 
and  prevent  the  easy  running  and  shifting 
of  the  platforms,  and  the  machines  could  be 
worked  to  the  best  advantage  by  having 
two  rooms  to  work  in,  so  that  when  one  was 
undercut  the  machine  could  be  removed 
through  the  cross  cut  into  the  next  room, 
ready  for  working  again,  whilst  the  loaders 
were  filling  the  coal  in  the  first  room,  and  so 
on,  alternately  working  one  room  after 
another. 

In  driving  levels  the  machines  were  found 
to  work  to  good  advantage  both  in  reducing 


the  cost  of  yardage  and  increasing  the 
amount  of  work  in  a  given  time. 

It  has  always  been  a  moot  point  whether 
the  coal  produced  by  machine  mining  is  of  as 
good  quality  and  size  as  that  obtained  by  the 
ordinary  method. 

The  question  is  one  to  which  I  have  given 
very  careful  attention  and  observation,  hav- 
ing day  after  day  examined  coal  in  rooms 
adjacent  to  each  other,  worked  by  the  two 
methods,  and  I  am  of  opinion  that  as  good 
round  coal  can  be  produced  from  machine 
coal  cutters  as  by  hand,  and  in  reference  to 
slack,  while  there  may  be  a  cctain  percent- 
age of  very  fine  dust  made  at  the  very  back 
of  the  undercutting,  yet  a  much  better  slack 
coal  is  made  from  the  first  part  of  the  under- 
cutting than  by  hand  work. 

The  machines  were  not  difficult  to  keep  in 
order,  and  the  amount  of  breakage  was  com- 
paratively small,  the  parts  most  liable  to  in- 
jury being  those  easy  to  duplicate,  and  a  man 
who  had  been  running  a  machine  for  a  few 
months,  could  easily  make  all  the  connec- 
tions necessary  ;  the  only  parts  of  the  ma- 
chine which  wear  out  quickly  being  the  rub- 
ber cushions  at  the  back  of  the  piston. 

The  Harrison  Coal  Cutting  Machine 
manufactured  by  the  Canadian  Rand  Drill 
Co.,  of  Sherbrooke,  Que.,  was  also  tried  and 
worked  satisfactorily,  the  only  difference  be- 
tween the  machines  being  in  the  mechanical 
construction  of  the  air  valves. 

The  Stanley  Heading  Machine  was  also 
introduced  and  worked  both  at  Old  Bridge- 
port and  Caledonia.  The  description  of  a 
machine  ot  this  class  would  require  a  separ- 
ate paper  in  itself,  but  briefly  it  may  de  de- 
scribed as  boring  a  tunnel  out  of  the  solid 
coal  six  feet  in  diameter,  making  a  perfect 
circle,  and  leaving  a  centre  core  which  has  to 
be  blasted  out.  The  advantages  of  this 
machine  are  that  in  a  very  short  time  levels 
would  be  driven,  and  a  large  area  opened 
out,  as  the  following  measurement  will 
show  :  In  No.  4  East  level  at  Caledonia 
Colliery,  from  6  p.m.  to  4  a.m.  the  level  was 
extended  32  feet  6  inches,  being  15  cuts  of 
26  inches  each. 

For  air  ways  and  water  levels,  it  is  a  most 
excellent  machine. 

The  boring  will  in  most  instances  give  a 
sufficient  size  without  further  enlargements 
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Largest  Assortment 
Closest  Prices 


G-.  WOSTENHOLM  &  SONS,  Ltd.  G-EORGKE  BUTLER  &  CO 

JOSEPH  ELLIOT  &  SONS  THOMAS  ELLIN  &  CO. 

JOHN  ASKHAM  &  SON  And  other  reliable  makes. 

WE  OFFER  OUR   ENTIRE  STOCK  OF 

**"  Joseph  Rodgers  &  Sons'  Goods  at  Special  Prices.  ^ 

H.  S.  HOWLAND,  SONS  &  CO., 


37  FRONT  STREET  WEST 


to  the  smooth  round  tunnel  which  offers  the 
least  resistance  to  the  passage  of  the  air 
current,  and  also  forms  the  strongest  natural 
arch  to  resist  superincumbent  pressure. 

From  the  foregoing  facts  it  will  be  noted 
that  coal  cutting  machines  ot  the  most  im- 
proved modern  types  can  be  used  with  ad- 
vantage both  on  the  score  of  economy  and 
efficiency  in  the  mines  of  Cape  Breton,  and 
that  in  all  probability  the  advantages  con- 
siderably outweigh  thedisadvantages.  There 
can  be  no  question  that  the  difficulties  of 
manipulation  have  been  overcome,  and  that 
any  miner  of  average  intelligence  can  man- 
age the  machine  and  earn  larger  wages  than 
by  the  drudgery  of  hand  labor.  In  fact  it  is 
with  this  class  of  machinery,  as  with  all 
labor-saving  appliances,  more  a  question  of 
skill  than  strength  on  the  part  of  the  user, 
and  intelligence  is  afforded  an  opportunity  to 
supersede  mere  physical  force.  For  this 
reason,  if  for  no  other,  the  miners  should 
hail  its  advent  with  satisfaction,  and  I  have 
no  doubt  that  they  will,  in  the  near  future, 
regard  it  as  their  best  friend. 

The  disadvantages  tell  mainly  against  the 
capitalist,  and  consist    chiefly    in  the  heavy 


outlay  required  to  put  down  the  necessary 
plant  and  machinery  to  set  the  cutters  in 
operation.  The  only  motive  power  at  pre- 
sent recognized  to  any  extent  is  compressed 
air,  steam  being  impracticable  for  obvious 
reasons,  and  electricity  immature.  The  cost 
both  of  installing  and  maintaining  com- 
pressed air  appliances  is  necessarily  high, 
and  the  working  parts  of  the  machinery  are 
apt  to  get  out  of  order. 

There  is  the  further  difficulty  of  contend- 
ing with  the  conveyance  of  this  motive  power 
for  long  distances,  as  the  effective  air  cur- 
rent becomes  attenuated,  and  to  retain  the 
necessary  power,  increasingly  large  pipes 
have  to  be  used  as  the  working  progresses.  I 
have  no  doubt,  however,  that  the  advancing 
cost  as  well  as  the  widespread  difficulties 
which  have  recently  arisen  in  the  labor  mar- 
ket of  so  many  mining  districts  will  have 
the  effect  of  stimulating  scientific  research 
and  practical  experiment,  until  the  present 
crude  appliances  of  electricity  are  perfected, 
when  compressed  air  as  a  motive  power  in 
mines  will  become  a  thing  of  the  past, 
and  the  most  powerful  and  efficient  force 
which  Nature  has  given  us,  will  enable  all 
classes  of  mining  machineiy  to  be  utilized 
under  favorable  and  profitable  conditions. 


TORONTO. 

HEAVY  TIN  CONSUMPTION. 

N.  Y.  Daily  Metal  Market  Report :  After 
a  careful  and  thorough  enquiry  among  the 
leading  houses  in  the  trade  we  find  the  con- 
sumption for  September  to  be  even  heavier 
than  at  first  estimated,  and  while  interested 
bear  speculators  call  the  consumption  1,500 
and  even  lower,  we  find  i,goo  tons  to  be 
nearer  the  actual  consumption,  and  the 
figures  for  October  1st  show  a  stock  in  hand 
of  1,970  tons,  as  follows  : 

Stock  in  hand  Sept.  1 2,005  tons. 

Arrivals 1,865  tons. 

3,870  tons. 
Consumption  estimated. .    1,900  tons. 


1,970  tons. 
The  total  shipments  for  the  month  amount 
to  5,500  tons,  and  after  allowing  for  the  extra 
heavy  consumption  in  America  this  month, 
the  total  visible  supply  has  increased  1,272 
tons  over  last  month,  and  7,750  tons  over 
the  stocks  of  a  year  ago.  London  to  day 
has  a  visible  supply  of  13,434  tons  and  Am- 
erica has  4,170  tons  in  sight. 


WINDOW  GLASS 


OF  EVERY  DESCRIPTION. 


PUTTY. . .    Sanderson  Pearcy  &  Co. 


A  FULL,  STOCK. 


Prompt  Shipment  Guaranteed. 


I  30  to   I  40  Bay  Street 

Toronto 
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ELECTRICITY  IN  MINES. 

THE  above  caption  is  the  title  of  a 
paper  by  W.  E.  Lishman,  read  before 
the  British  Society  of  Mining  Stud- 
ents, and  published  in  the  Journal  of  that 
society.  Mr.  Lishman  states  that  it  seems 
probable  that  in  the  future  the  alternate 
current  will  be  more  extensively  used, 
the  obstacle  at  present  in  the  way  being  the 
difficulty  there  is  in  starting  the  motors. 
Economy  in  transmission  will  be  further  in- 
creased by  the  introduction  (with  sufficient 
precautions)  of  high  tension  currents  and 
the  use  of  transformers,  which  in  some  cases 
are  already  employed.  The  current  is 
taken  along  the  mam  cables  at  a  high 
potential,  and  at  the  required  points  is  trans- 
formed into  one  of  low  potential  and  large 
current.  In  every  machine  which  is  used 
for  the  purpose  of  converting  energy  in  one 
form  into  energy  in  another  more  adapted 
for  service,  the  transformed  energy,  or  the 
energy  realized,  is  never  so  great  as  that 
originally  given  out  ;  and  since,  by  the 
doctrine  of  "  conservation  of  energy,"  none 
is  ever  lost,  but  only  reappears  in  some 
other  form,  the  difference  between  the 
energy  employed  and  that  realised  is  either 
expended  in  doing  work  in  the  process  of 
conversion  or  dissipated  in  some  other  form, 
owing  to  the  want  of  proper  means  of  con- 
centrating it  into  the  desired  channel. 

This  loss  (loss  so  far  as  the  desired  end  is 
concerned)  must  exist  so  long  as  there  is 
work  to  be  done  in  the  process  of  conver- 
sion, but  it  can  be  reduced  to  a  minimun, 
and  the  nearer  the  realized  energy  ap- 
proaches that  originally  given  out  the  mote 
efficient  is  the  process.  Friction,  in  ordinary 
machines,  is  accountable  for  absorbing  much 
of  the  power,  but  with  electricity,  as  seen 
above,  there  are  other  losses,  and  a  more 
ready  way  of  obtaining  the  current  is  to  be 
looked  for  in  the  future.  When  heat,  which 
is  so  readily  obtained  from  electricity,  can 
be  as  readily  reconverted  into  electricity 
without  the  introduction  of  all  the  machinery 
at  present  necessary,  and  the  friction  conse- 
quent upon  it,  economy  will  be  still  further 
increased  and  efficiency  will  approach  a 
maximum. 


NEW  SPECIES  OF  BOYCOTT. 

With  the  view  of  combatting  foreign  com- 
petition a  circular  has  been  issued  to  all 
workmen  engaged  in  the  glass  trade,  advis- 
ing them  not  to  patronise  public-houses 
where  foreign  tumblers  are  used,  and  to  re- 
fuse to  drink  out  of  foreign  glass  !  But  this 
boycotting  is  not  likely  to  be  successful.  In 
the  first  place,  glassmakers  are  by  no  means 
so  numerous  that  any  action  on  their  part 
would  have  material  effect  :  while,  in  the 
second,  I  more  than  doubt  whether  they 
could  tell  foreign  glass  if  they  saw  it.  This 
may  sound  strange,  but  it  is,  nevertheless, 
true.  At  a  recent  gathering  of  glass  makers 
in  Birmingham,  three  foreign   wine-glasses 


were  produced,  and  were  declared  by  those 
not  in  the  secret  to  be  English.  When 
asked  to  describe  how  the  stem  and  foot 
were  made,  not  one  could  tell  !  English 
glass  makers  understand  the  foreign  method 
of  making  the  bowl  in  a  mould,  and  cutting 
it  off,  but  so  far  they  have  not  been  able  to 
discover  the  manner  in  which  the  stem  and 
foot  are  produced.  When  they  do  we  shall 
probably  have  less  of  foreign  competition  in 
table  glass. — Vulcan  in  Ironmonger. 


LUMBERMEN'S  SUPPLIES. 

The  accompanying  cuts  are  illustrations 
respectively  of  a  peavey  and  acant  hook 
which  H.  S.  Howland,  Sons  &   Co.  are  put- 


Peavy. 


IT  WON'T    "WASH." 

ZEAL  without  knowledge  is  a  very  bad 
thing.  It  sometimes  leads  people,  re- 
marks Sanitary  Plumber,  to  make 
statements  wh'ch,  in  the  slang  of  the  day, 
won't  wash.  It  sometimes  leads  to  the 
spending  of  a  vast  amount  of  money  in  the 
effort  to  accomplish  something  which  can- 
not be  done.  There  is  many  a  man,  for  ex- 
ample, wrestling  with  the  smoke  consuming 
problem,  trying  to  invent  a  smoke  consumer 
or  attempting  to  introduce  one  which  has 
already  been  invented,  who  thinks  he  will 
save  a  vast  amount  of  money  for  the  com- 
munity if  he  can  entirely  prevent  smoke. 
How  futile  is  such  a  business  scheme  is 
shown  by  the  following.  Not  long  ago  a 
chemist  in  one  of  the  English  towns  ana- 
lysed the  smoke  from  one  of  the  smokiest 
cargo  steamers  that  ran  up  and  down  the 
coast.  No  less  than  eighteen  samples  were 
taken  from  her  stacks  for  the  purpose,  and 
it  was  expected  that  as  the  result  a  very 
large  amount  of  combustible  representing 
unconsumed  coal  would  be  found,  but  in  fact 
not  a  particle  of  carbonic  oxide  was  obtained. 
Anothes  set  of  experiments  took  the  soot 
collected  from  heavy  smoke.  In  ioo  cubic 
feet  of  it  only  51^  grains  were  obtained, 
and  of  these  51^  grains  only  31  grains  were 
found  to  be  combustible.  So  the  amount 
of  fuel  in  100  cobic  feet  of  the  most  solid 
kind  of  coal  smoke  contains  less  actual  com- 
bustible than  one  can  pile  on  a  five-cent 
piece.  A  large  part  of  the  black  material  in 
soft  coal  smoke  is  in  the  form  of  hydrocar- 
bon, so  fine  that  it  is  very  much  like  Indian 
ink,  and  an  infinitesimal  portion  of  it  will  go 
a  long  way. 


DESIGN    FOR  WINDOW    DISPLAY. 

Build  an  arch  in  the  foreground,  near 
glass,  about  two  feet  in  width,  says  an  ex- 
change. Cover  with  black  cambric.  Arrange 
a  line  of  saws  by  starting  in  the  centre  with 
the  smallest  size  and  so  increase  as  you 
reach  the  floor.  In  the  background  place 
a  large,  light  buggy  wheel,  and  from  each 
spoke  secure  hammers.  From  floor,  on  a 
black  covered  pyramid,  show  various  articles. 
Each  side  of  pyramid  display  a  stove. 


THE   CONSOLIDATED 

PLATE  GLASS 

COMPANY  OF  CANADA  (Limited) 


Cant  Hook. 

ting  on  the  market.  Bjth  these  articles  are 
claimed  by  the  makers  to  be  the  best  goods 
on  the  market. 
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Correspondence  Solicited.  Estimates  Given 

Special  Discount  to  the  Trade 


HARDWARE 


STOVE  PIPE  ELBOWS 

Dampers  of  all  makes.      Lanterns  of  all  makes. 
Stove  Boards — our  own  make — the  best. 


One  Piece 
Four  Piece. 
Six  Piece. 


If  a  traveller  does  not  call  on  you 
from  our  house  let  us  know. 


AND  ALL  LINES  OF  TINWARE. 


THOS.    DAVIDSON    &    CO. 


MONTREAL,    QUE. 


OPPORTUNITY    FOR  DISTINCTION. 

UNDER  the  above  heading,  the  New 
York  Sun  of  September  nth  dis- 
cusses editorially  a  question  of  para- 
mount importance  to  all  who  manufacture 
or  sell  goods  of  any  description  : 

"  In  several  papers  we  find  the  subject  of 
advertising  discussed  at  this  time  more  par- 
ticularly on  the  ground  that  it  has  special 
and  immediate  importance  in  view  of  the 
improvement  in  trade  expected  this  autumn, 
which  already  has  been  brought  about  to  a 
considerable  extent  because  of  the  extra- 
ordinary reduction  in  the  supply  of  all  kuds 
of  merchandise  in  the  hands  of  dealers  in 
all  parts  of  this  country. 

"  Whatever  the  general  outlook  for  trade, 
the  subject  would  have  great  importance. 
As  abundant  experience  proves,  enterprise 
in  that  direct  on  receives  its  reward  in  both 
bad  times  and  good.  The  most  successful 
advertisers  are  those  who  keep  their  busi- 
ness constantly  before  the  public,  without 
regard  to  the  state  of  trade.  They  will  not 
allow  themselves  and  their  business  to  be 
forgotten.  Even  in  a  time  when  trade  is 
called  stagnant,  its  volume  is  still  great. 
A  falling  off  of  a  small  percentage  of  its 
aggregate  relatively  to  its  amount  when  it  is 
most  prosperous,  creates  bad  times,  as  they 
are  called.  Even  during  the  last  year,  dis- 
tinguished for  its  depression,  thetransactions 
in  this  market  were  still  enormous.  The 
imperative  daily  wants  of  seventy  mi  lion 
people  make  a  demand  which  keeps  business 
always  active.  The  unemployed  were  many 
actually,  but  relatively  to  the  number  em- 
ployed they  were  few.  Wages  have  been 
reduced  in  many  depa  tments  of  industry, 
but  they  are  still  high  here  as  compared 
with  European  countries. 

"Nowhee  else  in  the  world  does  the 
advertiser  of  any  and  all  sorts  of  merchan- 
dise appeal  to  so  vast  a  multitude  of  possible 
customers  as  here.  The  number  of  people 
who  have  accumulated  a  competence  or  who 
are  in  business  or  hold  salaried  places  which 
render  them  wholly  or  largely  independent 
of  adverse  trade  conditions,  so  far  as  the 
satisfact  on  of  their  luxurious  tastes  is  con- 
cerned, grows  steadily.     In  this  country  the 


demand  for  the  wares  of  the  merchant  is 
always  far  greater  relatively  th  the  popula- 
tion ihan  in  the  richest  European  States. 
Hence  here  he  is  surer  of  large  profits  if  he 
succeeds  in  winning  distinction  for  his  enter- 
prise. 

"  Undoubtedly  the  first  way  of  gaining 
that  distinction  is  to  merit  the  confidence  of 
the  purchasing  public  and  to  discern  its 
needs  and  tastes  ;  but  it  cannot  be  secured 
without  also  calling  the  attention  of  the 
public  to  the  business  so  conducted.  The 
merchant's  place  of  business  must  be  known. 
He  must  put  up  his  sign,  and  in  many  de- 
departments  of  trade  must  make  an  attrac- 
tive display  of  his  wares  in  his  windows.  He 
must  establish  himself  in  a  situation  eligible 
for  buyers.  He  must  have  enough  attend- 
ants to  wait  upon  his  customers  ;  but,  if  he 
wants  a  large  trade,  made  up  not  merely  of 
casual  customers  who  chance  to  pass  his 
place  of  business,  but  of  those  who  are 
attracted  to  it  as  a  distinguished  house,  he 
must  first  of  all  advertise  in  the  papers. 

"By  such  advertising  he  raises  his  sign 
where  it  will  be  seen  by  all  the  people,  and 
thus  he  makes  his  business  known  to  mil- 
lions when  otherwise  it  would  be  known  to 
a  few  only.  The  development  of  the  modern 
newspaper  during  the  last  fifty  years  more 
especially,  has  done  more  for  public  en- 
lightenment generally  than  any  other  mans 
of  diffusing  knowledge.  It  has-  occurred 
simultaneously  with  the  spread  of  education, 
to  which  it  owes  its  impulse.  The  reiders 
of  newpapers  now  comprise  practically  the 
the  who'e  population,  for  illiteracy,  propor- 
tionately trifling  in  this  country,  is  fast 
passing  away  altogether.  Hence  the  oppor- 
tunity for  advertising  business  furnished  by 
a  great  newspaper  is  one  of  the  most  valu- 
able features  of  our  advanced  civilization. 
It  enables  the  trader  to  make  his  name  and 
his  wares  familiar  to  the  whole  public  far 
and  near.  As  a  consequence,  many  mercan- 
tile houses  in  New  York  distinguished  for 
their  large  and  persistent  advertising  in  su  h 
newspapers,  are  as  well  known  to  people  in 
all  parts  of  the  Union  as  the  most  con- 
spicuous of  the  public  buildings  of  the  town. 
They  have    made    their   names  famous  by 


that  means,  and  have  won  for  themselves  a 
distinction  as  wide  as  that  of  men  the  most 
prominent  in  public  iife.  They  are  recog- 
nized everywhere  as  leaders  in  their  trade." 
A'l  that  is  said  in  the  above  of  the  daily 
newspaper,  adds  a  contemporary,  applies 
with  increased  force  to  the  trade  journal, 
which,  more  than  any  other  publication, 
goes  directly  into  the  hands  of  tho  e  who 
can  make  the  advertisement  profitable  to 
the  manufacturer  or  jobber  from  whom  it 
comes. 


WHERE  ENGLISH  IRON   IS  FIRST. 

In  a  Consular  report  on  the  iron  industry 
of  European  Russia,  says  an  exchange,  it  is 
stated  that  Britain  is  the  chief  foreign  pur- 
veyor of  cast  iron,  wrought  iron,  and  steel 
to  Northern  Russia.  In  the  supply  of  pig 
iron,  her  principal  competitor  is  the  Urals 
district.  The  qualities  of  British  pig  iron 
most  in  request  at  St.  Petersburg  are  Shotts, 
Nos.  i  and  3,  for  foundry  purposes,  and 
hematite,  white  and  grey,  for  steel  purposes. 
The  railway  freight  on  Urals  pig  iron  from 
Nijni  to  St.  Petersburg,  specially  reduced  to 
meet  foreign  competition,  is  10.27c.  per 
pood,  or  over  13s.  per  ton.  In  the  supply  of 
wrought  iron  and  steel,  Britain  competes 
chiefly  with  the  Urals,  Central  Russia,  and 
Poland.  The  descriptions  of  wrought  iron 
and  steel  mostly  imported  from  Great 
Britain  to  St.  Petersburg  are  :  Plates,  flat, 
round,  square,  angle,  and  T  and  I  iron  ; 
large  quantities  of  common  spring  steel, 
Bessemer  ingots  or  billet  iron  and  steel  in 
small  quantities  for  forgings  and  for  wire 
and  nailmaking,  and  high  quality  cast  steel 
for  tools.  No  T  or  I  iron  is  manufactured 
in  the  Urals.  There  is  a  special  mill  for  its 
preparation  at  the  Putiloy  Works,  and  also 
at  the  Briansk  Works  (Sub-Moscow  dis- 
trict). The  railway  freight  on  wrought  iron 
and  steel  from  Nijni  to  St.  Petersburg  is 
2086c.  per  pood.  It  is  to  be  noted  that  in 
the  supplying  of  Northern  Russia  with 
wrought  iron  and  steel  the  foreign  competes 
with  the  local  industry — more  especially 
since  the  introduction  of  the  new  tariff  of 
1892 — on  terms  far  less  unequal  than  is  the 
case  in  other  parts  of  Russia. 
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TRADE  CHAT. 

A  PLUMB  line  by  the  side  of  a  very 
large  building  inclines  a  liitle 
from  the  perpendicular  because  the 
weight  is  attracted  by  the  mass  of  the 
edifice. 

The  Ontario  Rolling  Mills,  Toronto,  have 
started  up  again. 

Railways  in  Holland  are  so  carefully 
managed  that  the  accidental  deaths  on  them 
average  only  one  a  year  for  the  entire  coun- 
try. 

An  elevated  railway  with  novel  features  is 
planned  for  Vienna.  The  cars  are  to  be 
suspended  instead  of  running  upon  ordinary 
rails. 

Natural  gas  has  been  discovered  on  the 
farm  of  Matthew  Collins,  who  resides  near 
Eistman's  Springs,  twelve  miles  from 
Ottawa. 

The  Sawyer- Massey  Company's  works  at 
Hamiltin,  employing  200  men,  have  closed 
down  indefinitely  through  lack  of  work. 
They  have  been  working  short  time. 

The  employees  of  the  James  Robertson 
Company,  Ltd.,  have  presented  H.  S.  Har- 
wood,  their  head  bookkeeper,  with  a  silver 
tea  strvice  on  the  occasion  of  his  marriage. 

The  pin  machines  of  England,  Holland 
and  Germany  turn  out  an  average  of  67,000,- 
000  pins  for  every  work  day  of  the  year.  At 
Birmingham  one  factory  makes  30,000,000 
pins  per  day. 

The  qualifications  which  make  a  good 
salesman  are  so  opposite  to  the  successful 
judge  of  credits  that  the  combination  of  a 
sales  credit  man  is  hard,  yea,  very  hard  to 
find. 

The  Burlington  Glass  Works  were  re- 
opened last  week,  giving  employment  to 
about  200  hand=,  after  seven  months  idle- 
ness. There  is  no  certainty  when  the  Hamil- 
ton Glass  Works  will  be  re-opened. 

If  you  are  a  scrupulous  person,  you  will 
always  read  all  the  advertisements  in  the 
pages  of  your  magazine,  as  it  is  on  the  sup- 
position that  you  will  do  this  that  you  get  it 
below  the  cost  of  production.— Kate  Field's 
Washington. 

This  year  has  been  the  greatest  cattle  ex- 
portingyear  in  the  history  of  the  North-West 
and  thousands  of  dollars  have  been  received 
by  the  farmers  from  this  source.  Several 
more  train  loads  are  expected  in  the  C.P.R. 
yards  this  week. 

English  journals  credit  Hiram  Maxim 
with  the  statement  that,  given  the  sum  of 
$250,000, which  he  estimates  to  be  the  cost  of 
constructing  a  practical  air  ship,  he  will  un- 
dertake to  cross  the  English  Channel  by 
its  means  before  August  31,  1895. 

B.  Petropavlosky,  ©ne  of  the  engineers  in 
charge  of  the  construction  of  the  great  trans- 
Siberian  railroad,  has  arrived  in  San  Fran- 
cisco on  his  way  to  Russia  to  report  on  the 
progress  of  that  undertaking.     He  will  ex- 


amine the  railroad  systems  of  the  United 
States  and  Europe  on  the  way,  in  order  to 
gain  useful  information  for  the  benefit  of  his 
own  work. 

The  Rubber  Works  Company,  of  Close 
avenue,  Parkdale,  will  build  a  two-story 
brick  addition  to  their  factory,  at  a  cost  of 
$4,000.  W.  H.  Essery  will  build  a  brick 
dwelling  at  159  Cowan  avenue,  to  cost 
$4,000. 

Hon.  John  Haggart,  Minister  of  Railways 
and  Canals,  who  has  returned  from  Sault 
S'.e.  Mane,  says  the  canal  will  be  entirely 
completed  this  fall,  and  boats  will  pass 
through,  but  it  is  not  proposed  to  have  the 
formal  opening  until  next  spring. 

Sir  Walter  Raleigh  was  the  first  white 
man  to  use  mahogany  lumber.  In  the  year 
1 595,  while  at  Trinidad,  he  repaired  one  of 
his  ships  with  a  mahogany  plank.  That  in- 
cident caused  its  introduction  into  England 
and  into  the  commerce  of  the  world. 

The  F.  J.  Wesley  &  Co.,  woodware  fac- 
tory, Toronto,  who  were  recently  burned  out 
on  Bloor  street, have  purchased  the  old  Hess 
factory.  The  town  will  exempt  the  firm  of 
10  years  and  supply  water  at  the  cost  of 
pumping.  The  firm  promises  to  employ  25 
hands,  of  whom  75  per  cent,  are  to  reside  in 
town. 

A  size  of  shellac  varnish  would  be  useful 
on  a  fresh  wall.  Ordinary  liquid  wood  filler 
is  often  used  for  this  purpose.  A  coat  of 
boiled  oil  is  preferred  by  many  painters  for 
a  size.  But  these  oily  surfaced  sizes  are 
hardly  adapted  for  wallpaper,  unless  cut  on 
surface  with  sandpaper.  For  water  colors  a 
varnished  or  painted  wall  is  always  an  ideal 
wall,  because  of  the  absence  of  suction. 

Information  has  been  received  in  the  In- 
land Revenue  Department  that  of  1,314  cars 
of  wheat  inspected  at  Fort  William  up  to 
the  22nd  inst.  1,123  cars  grided  No.  1  hard 
and  74  No.  2.  In  this  quantity  there  is  re- 
presented nearly  a  million  bushels  coming, 
from  all  parts  of  Manitoba,  so  that  the  re- 
sult may  be  regarded  as  a  fair  index  of  the 
whole  crop. 

This  is  one  of  the  unique  experiences,  that 
befall  the  hardware  trade.  Some  days  since 
a  dear  old  lady  from  the  country  went  into 
a  grocery  store  in  Lewislon,Me.,  and  offered 
some  glue  for  sale.  "  Where  did  you  get 
it?"  asked  the  dealer.  "Where  did  I  get 
it  ? "  she  repeated  proudly.  "  I  made  it. 
Where  do  you  suppose?  I  have  been  sav- 
ing up  the  feet  of  all  the  critters  that  we 
have  killed  in  years,  and  here's  the  glue.  I 
biled  it  out  myself."  When  she  was  paid 
the  small  amount  of  money  the  glue  was 
worth,  she  went  oft  apparently  happy  and 
contented,  though  she  got  only  sixty  five 
cents. 

The  Department  of  Agriculture  Saturday 
received  a  communication  from  the  Execu- 
tive Committee  on  Awards  of  the  World's 
Columbian  Exposition  at  Washington  to  the 


effect  that  the  hope  of  a  delivery  of  medals 
and  diplomas  accorded  to  exhibitors  at 
Chicago  would  commence  in  the  month  of 
October  has  been  disappointed.  The  depart- 
ment was  informed  that  o  wing  to  the  depend- 
ence of  the  United  States  Government  on 
Japan  far  the  requisite  parchment  there  will, 
of  necessity,  be  a  still  further  delay,  pro- 
bably 60  or  even  90  days,  a  circumstance 
which  the  Executive  Committee  deeply  re- 
gret. The  department  is  further  informed 
that  every  effort  will  be  made  to  expedite 
the  completion  of  the  distribution  as  soon  as 
it  can  be  commenced. 

According  to  estimates  given  out  by  Mint 
Director  Preston,  at  Washington,  D.C.,  the 
total  of  gold  coined  in  the  United  States 
during  the  fiscal  year  ended  June  30  h  last 
was  the  greatest  on  record,  with  the  ex- 
ception of  1881.  Mr.  Preston  places  the 
gold  coinage  of  the  year  at  $99,474,912.50, 
made  up  of  $55,143,640  in  double  eagles, 
$34,968,840  in  eagles,  $9,287,180  in  half 
eagles,  and  $75,252.50  in  quarter  eagles. 
Of  this  amount  $76,219,611.50  were  coined 
in  the  Philadelphia  mint  and  $21,637,000  in 
San  Francisco.  The  mintage  at  New  Or- 
leans was  comparatively  insignificant.  The 
inciease  in  gold  coinage  has  been  due  to 
the  necessity  of  reducing  the  large  supply 
of  bullion  in  the  treasury  vaults  into  coin,  to 
meet  the  drain  on  the  Treasury  caused  by 
the  panic. 


AN    EXPERT     ON     GRINDSTONES. 

A  grindstone,  says  an  expert,  should  be 
true  on  its  face  ;  if  it  is  not  so,  broad,  flit 
tools  are  liable  to  be  spoiled.  The  remedy 
for  a  grindstone  that  has  lost  its  evenness 
is  to  place  a  flit  iron  bar  with  a  sharp  edge 
on  the  supporting  beam,  in  such  a  manner 
that  it  will  strike  the  uneven  part  of  the 
stone  at  every  revolution  until  the  desired 
form  is  regained.  It  is  necessary  that 
a  stone  should  be  kept  wet  when  in  use,  or 
it  would  draw  the  temper  of  the  tools  after 
a  few  revolutions,  but  it  is  not  a  good  plan 
to  allow  the  lower  portion  to  be  in  water 
when  at  rest.  The  water  soaks  that  portion 
and  softens  it,  and  it  soon  gets  "  out  of 
true,"  and  thus  commences  a  course  of 
troubles  which  is  pretty  hard  to  either 
remedy  or  stay. 


The  Ontario  Tack  Co. 

Manufacturers  of 

Wire  Nails 

TACKS,  SHOE  NAILS,  ETC. 


Hamilton. 


Ontario. 

SP 
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OVERLOADING  AT   MONTREAL. 

AT  last  week's  meeting  of  the  Council 
of  the  Montreal  Board  of  Trade  the 
committee  appointed  at  the  previous 
meeting  with  regard  to  the  Port  Warden's 
duty  respecting  the  draught  of  vessels  and 
depth  of  water  in  the  channel  reported  that 
it  had  held  a  meeting,  at  which  a  deputation 
from  the  Marine  Underwriters'  Association 
and  the  Port  Warden  were  present,  and  the 
committee  and  underwriters  were  agreed 
that  up  to  the  present  time  the  Port 
Warden's  duty,  as  regards  the  draught  cf  a 
vessel,  his  always  been  considered  to  be 
fulfilled  by  his  seeing  that  she  is  not  laden 
below  her  marks.  After  conference  with  the 
underwritersand  Port  Warden  thecommiitee 
adopted  the  following  resolution  : 

"  That,  provided  the  Port  Warden  Act 
can  be  interpreted  to  permit,  it  is  advisable 
that  the  Port  Warden  should  be  empowered 
to  take  cognizance  of  the  draught  of  a  ves- 
sel and  of  the  depth  of  water  in  the  channel 
between  Montreal  and  Quebec,  with  a  view 
to  his  refusing  to  grant  a  certificate  when- 
ever he  considers  a  vessel's  draught  too 
great  for  her  safe  passage  to  deep  water." 

The  committee  had  instructed  the  sec- 
retary to  write  to  the  Department  of  Marine 
at  0:tawa  asking  for  an  authoritative  inter- 
pretation of  the  Act  in  this  connection.  In 
his  notes  before  the  committee  the  Port 
Warden  had  stated  that  even  if  it  had  been 
his  duty  to  consider  the  draught  of  the 
steamship  Hamilton  in  relation  to  the  depth 
cf  water  in  the  channel,  he  would  unhesita- 
tingly have  allowed  her  to  clear,  seeing  that 
according  to  the  reported  depth  there  was  a 
foot  of  water  under  her.  The  Council  ap- 
proved the  committee's  report  and  decided 
to  await  the  reply  before  taking  any  further 
steps  in  the  matter.  It  was  decided,  how- 
ever, to  address  the  Government  with  re- 
gard to  a  thorough  examination  of  the  chan- 
nel at  least  three  times  each  season. 


ENGLISH  RAILWAYS. 

A  London  Board  of  Trade  return  recently 
issued  gives  some  interesting  information 
regarding  the  railways  in  the  United  King- 
dom. The  paid-up  capital  is  equal  to  ^47,- 
047  per  mile  of  line  open.  The  number  of 
passengers  conveyed  last  year,  exclusive  of 
season  ticket-holders,  was  873,177,052,  and 
the  income  derived  from  passenger  traffic 
was  ^3^849  449,  or  a  proportion  to  total  re- 
ceipts of  44.46.  The  gross  receipts  from 
goods  traffic  amounted  to  ^,40,994,637,  and 
the  proportion  to  total  receipts  was  5084. 
Traffic  yielded,  theiefore,  ,£76,844,086,  or 
£3,722  per  mile  of  line  open,  and  45.  9^d. 
per  train  mile.  Rents,  tolls,  navigation  and 
steamboats  earned  receipts  amounting  to 
^3,787,806,  making  the  grand  total  of  re- 
ceipts from  all  sources,  ^80,631,892.  The 
working  expenditure  was  ,£45,695,119,  or  a 
proportion  to  total  receipts  ot  57.  The  total 
net  receipts  were  ,£34,936,773,  or  a  propor- 
tion to  paid-up  capital  of  3.60. 


88.  SMOKELESS  POWDER 


Is  the  best ;  it  does 
not  contain  any  nitro 
gijcerine,  and  is  not 

aflected  by  the  heat  or  cold.  It  is  made  by  the  Smokeless  Powder  Company,  Limited, 
Dashwood  House,  New  Broad  Street,  London,  E.  C.  Works,  "  Barwick  Herts."  It 
is  used  by  sportsmen  all  over  the  Dominion.  One  firm  in  New  York  have  purchased 
forty  tons  within  thelast      —    «    ■—_—_.—      — »     .    — «.  —    —  » —  .— .      _        ~  *~ 

so k  JAMES  DARLING  &  CO. 


kept  at  Montreal. 


Send  for  Price  List. 


429  Board  of  Trade  Building 

MONTREAL,  Agent*. 


The  Houghton 
Patent  Key 
Lock  Wrench 


Combines  strength,  simplicity  and  durability,  and  is  unequalled  for  ease  and  rapidity  of  adjust- 
Manufactured  in  all  sizes  by  THE  PARIS  TOOL  MFG.  CO.,  LTD.,  PARIS,  ONT. 


Business  Men 

Of  experience  all  appreciate  the  value  of  a 
first-class  specialty.  It  attracts  trade  and 
sells  other  goods. 

PURITAN  OIL  HEATER 

Is  one  of  the  best  selling  specialties  ever  put 
on  the  market.  You  can  increase  your  busi- 
ness by  handling  it. 

It  will  heat  a  large  room  at  a  cost 
of  less  than  1  cent  per  hour. 

It  is  handsomely  finished  in  Russia  Iron  and 
Nickel,  burns  without  the  slightest  odor,  and 
everywhere  gives  perfe:t  satisfaction. 

^^^^^  Write  for  Illustrated  Catalogue  and 

£3BSBHkM»_-  Discounts   anci   secure,   if    possible, 
the  agency  for  your  town. 

McDonald  &  Willson 

Wholesale  Agents  for  Canada 

TORONTO. 


No.  080.     CRUET.    $4.00. 


No.  015.     BREAD  TRAY.     $6.25. 

Two  more  of  the  pieces  that  make  uo  the  as- 
sortment of  25  pieces  of  Silver  Plated  Ware  that 
we  quote  for  $48.00  Net.  Also  bear  in  mind 
that  this  price  includes  a  suitable  Show  Case  for 
holding  same. 


The  Toronto  Silver  Plate  Co. 


Factories  and  Salesrooms  : 

570  King  Street  West. 


Toronto,  Canada. 


E.  G.  Gooderham,  Manager. 


Jno.  C.  Copp,  Sec-Treas. 
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MONTREAL    MARKETS. 

Montreal,  Oct.  5,  1894. 

HARDWARE. 

THE  week  under  review  has  been  a 
fairly  satisfactory  one  in  light  and 
shelf  hardware,  all  the  jobbing  houses 
reporting  a  good  fair  movement  of  business. 
The  active  lines  are  cutlery,  skates,  sleigh 
bells,  guns,  ammunition  and  hinges.  The 
meetings  of  the  makers  did  not  result  in 
any  changes  of  importance  except  in  horse- 
shoes. 

Wire — There  is  no  change  in  wire,  which 
meets  with  a  steady  demand  for  certain 
lines,  such  as  fence,  hay  bailing  and  stove 
pipe  wire. 

Rope — There  is  a  moderate  demand  for 
rope  in  a  jobbing  way.  We  quote  :  Sisal  at 
7  to7^c.  for  7-16  in.  and  upwards,  and  14c 
for  deep  sea  line.  Pure  Manilla,  ^]ic.  for 
7-16  in.  and  upwards,  Q^c.  for  smaller  sizes. 

Cutlery— The  activity  in  cutlery  is  well 
maintained,  and  if  anything  the  volume  of 
business  is  increased.  All  staple  lines  and 
sizes  of  Doth  table  and  pocket  cutlery  share 
in  the  demand. 

Sporting  Goods — The  large  volume  of 
business  has  been  fully  maintained  in  guns, 
rifles  and  ammunition  of  all  kinds. 

Winter  Goods — Fair  quantities  of 
sleigh  bells  are  mov.ng  out,  and  the  demand 
for  skates  is  on  the  increase. 

Cut  Nails — There  is  little  change  to 
note  in  regard  to  cut  nails,  but  values  have 
not  a  very  settled  feeling  owing  to  facts 
already  reported.  We  quote  $1.75  as  the 
jobbing  price. 

Wire  Nails — No  change  of  importance 
resulted   from  the  makers'  quarterly  meet- 


ing, and  the  discount  list  is  as  it  was  be- 
fore. Demand  is  of  a  satisfactory  charac- 
ter on  the  whole. 

Horse  Nails — No  change  is  to  note  in 
these,  and  a  fair  volume  of  trade  is  pass- 
ing. 

Tacks — The  meetings  of  makers  have  re- 
sulted in  some  minor  changes  in  the  price 
of  some  lines  of  tacks,  but  not  of  an  im- 
portant nature.  The  lines  in  which  changes 
took  place  were  frame  points,  which  now 
stand  at  40  per  cent.;  copper,  $j%  per 
cent.,  and  tin  cap  trunk  tacks,  15  per  cent. 
Other  lines  are  unaltered. 

Ware — Peerless  and  white  enamel  ware 
furnish  a  small  movement. 

Chain — Good  orders  are  again  reported 
this  week  for  cow  ties,  while  coil  chain  also 
continues  fairly  active. 

Tools— There  is  no  special  feature  to 
note  in  this  line,  which  rules  quiet. 

Plumbing  and  Building  Supplies — 
Few  features  are  to  report  in  either  of  these 
lines. 

Lead  Pipe — This  line  rules  inactive  as 
before  with  no  change  to  mention. 

Horseshoes — This  line  was  the  only  one 
to  show  any  important  change  as  a  result  of 
the  makers'  quarterly  meetings.  The  nature 
of  the  change  is  difficult  to  describe,  though 
its  practical  effect  is  in  the  direction  of  a  de- 
cline. It  is  simply  the  abolishment  of  the 
25-keg  clause  in  the  agreement.  By  this 
clause  a  buyer  of  that  quantity  got  his  goods 
at  $3.50  instead  of  $3.65,  or  15c.  less,  and 
now  no  quantity  is  specified,  the  general 
Montreal  base  price  being  $3.50. 

Hinges — The  demand  continues  good  for 
light  hinges,  tee  strop  and  heavy  barn  door 
hinges.     Prices  are  steady. 


Tar,  Etc. — The  only  change  of  import- 
ance to  note  in  this  line  is  a  firmer  feeling 
on  resins  owing  to  advices  from  the  South. 
Prices,  however,  arenot  quotably  changed  as 
yet.  We  quote  as  follows  :  Resins,  $2.75  to 
$5.25  as  to  brand  ;  coal  tar,  $3.25  to  $3.75  ; 
cotton  waste,  5  to  7c.  for  colored  and  7  to 
10c.  for  white  ;  oakum,  5X  to  7%c,  and 
cotton  do.  10  to  12c. 

Turpentine — Advices  from  the  South 
recently  to  hand  note  an  advance  of  yic.  in 
this  line,  and  in  sympathy  with  this  fact  the 
spot  feeling  is  firmer.  Prices  here  at  the 
time  of  writing  are  unchanged,  but  they  are 
likely  to  go  higher  at  any  moment.  We 
quote  :     44  to  45c.  as  before. 

Cement — Stocks  of  cement  are  rather 
larger  than  they  were,  and  they  meet  a  fair 
demand,  sales  of  several  carload  lots  coming 
under  our  notice.  The  bulk  of  the  big  trade 
is  over  for  the  season,  and  dealers  do  not 
anticipate  any  active  enquiry  from  this 
out.  We  quote  spot  prices  at  $1.95  to 
$2.05  for  English  brands,  and  $1.85  to  $1.90 
for  Belgian  brands. 

Firebricks — These  are  quiet,  and  very 
few  are   arriving.     There  is  sufficient  stock, 
however,  on  spot  to  supply  all  requirements. 
We  quote  $15  to  $22  per  1,000. 
METALS. 

The  heavy  hardware  and  metal  market 
fails  to  show  any  radical  change,  business 
continuing  dull  and  unsatisfactory  on  the 
whole.  Stocks,  with  the  exception  of  Scotch 
pig,  are  ample  in  most  of  the  leading  lines, 
and  values  as  a  rule  are  in  buyers'  favor. 
The  latter  are  very  indifferent  in  their  course, 
and  stubbornly  persist  in  taking  only  tor 
actual  necessities. 


FAMOUS 


ACTIVE  RANGE 


8.20. 


9.20. 


9.22. 


Made  square,  with  reservoir,  high  shelf  and  high  closet. 
Made  from  original  patterns.  No  guessing  as  to  heat  of 
oven.  Thermometer  in  door  shows  it  exactly.  Oven 
cemented  top  and  bottom,  and  ventilated.  Large  bast- 
ing door. 

A   PERFECT  STOVE 


The  McClary  Mfg.  Co. 

London,  Toronto,  Montreal,  Winnipeg,  Vancouver. 
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EL  BEHJA 


! 


26,  28,  30  Front  Street  West 


4  CO. 


ENGLISH    HOUSE. 


SAMUEL,  SONS  &  BENJAMIN 

164  Fenchurch  St.,  London,  E.C. 


. . . .  Toronto 


Cross  Cut  Saws     Axes  .  .  . 


Maple  Leaf,  Racer, 
Toledo  Blade,  etc. 


American  (Mann's) 
Canadian. 


Axe  Handles        „  es  '  \ ; 


Large  Variety. 


Kearney  &  Foote's, 
Jowitt's,  Black  Diamond,  etc. 


The  TORONTO  RADIATOR  MFG.  CO.  Ltd. 


TORONTO    ■    ONTARIO 


LARGEST  manufacturers  under 
the  British  Flag 

SAFFORD  »-i  RADIATORS 


FOR 


Hot  Water  and  Steam  Heating 

Bolts 
Packing 
Leaky  Joints 

GREATEST  VARIETY  OF  PATTERNS  AND 
LARGEST  STOCK  IN  CANADA 


The  only  Radiator  on  the  market  embodying  all  latest  Improvements  in  Art  and  Mechanics. 
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"Empire"  Patent  Shingles 


MADE    OF 


GALVANIZED  TINNED  STEEL 


Warranted  Rustproof 


Send  for  Price  List  and  Catalogue. 


Metallic  Roofing  Co. 


84  to  90  Yonge  St.,  TORONTO. 


LIMITED. 


MONTREAL  MARKETS— Continued 

Pig  Iron — The  pig  iron  market  is  quiet, 
steady.and  unchanged  on  the  whole.  Scotch 
pig  is  in  light  supply  and  firm,  sales  of  Sum- 
merlee  transpiring  at  $20. 50  for  good-sized 
lots,  but  it  is  held  firm  at  $21,  ex  store.  In 
Nova  Scotia  pig  prices  are  firmer  in  their 
tendency  also,  and  we  quote  a  higher  range 
this  week  than  last.  We  quote  :  Summer- 
lee  and  equal  brands,  $21,  ex  store,  and 
Carnbroe  and  Eglinton,  $19.50;  Ferrona, 
$17  to  $18,  and  No.  1  Siemen's,  $17  to 
$17-55- 

Bar  Iron — Values  on  this  line  continue 
unsettled  in  tone,  and  we  know  where  less 
than  a  car  lot  has  changed  hands  at  less 
than  $1.70,  while  carload  lots  have  been 
placed  at  $1.65. 

Sheet  Iron— There  is  only  a  moderate 
trade  to  note.  We  quote  a  range  of  $2.30 
to  $2.35  for  No.  28  guage,  the  inside  being 
nominally  considered  a  basis  for  good-sized 
lots,  but  it  is  not  firmly  held,  for  it  is  pos- 
sible a  single  bundle  might  be  had  inside  of 
our  top  price. 

Tin  Plate — The  tin    plate    market    re 
mains  much  as   it   was  before.     We  quote  : 
Cakes,  $2.75  to  $3,  and  charcoal,  $3.35  to 
$4,  according  10  grade. 

Terne  Plates — The  feeling  on  terne 
plates  is  easy,  and  $6  has  been  shaded  dur- 
ing the  week  in  the  case  of  round  lots,  and 
we  now  quote  $5-75  to  $6.25. 

Canada  Plates — These  are  quiet  with 
no  actual  change  to  note.  The  tone,  how- 
ever, is  not  exactly  firm  and  buyers  have  the 
best  of  it  in  most  negotiations.  We  quote 
$2.10  to  $2.20. 

Ingot  Tin — Business  quiet  and  prices  are 
unchanged  at  18  to  i8j£c. 

Tin  Pipe — There  is  nothing  to  report  in 
this  line. 

Copper — Demand  is  inactive  and  prices 
about  the  same.  We  quote  10c,  but  lots 
can  be  had  for  less. 


Steel  —  Quiet  and  unchanged.  We 
quote  :  Best  cast  steel,  10  %  to  12c;  spring, 
$2.50  ;  tire,  $2.50  to  $2.75  ;  sleigh  shoe, 
$2.40  ;  round  machinery,  $3. 

Spelter  —  Featureless  and  steady  at 
$4.25  to  $4.75,  according  to  quantity. 

Zinc  Sheets— Quiet  and  rather  soft  in 
tone  at  $4.75  to  $5. 

Hoops  and  Bands  —  Business  very 
limited  and  prices  unchanged  at  $2.30  to 
$2.35. 

Antimony — No  new  features.  Prices  are 
the  same  ;  10  to  12c. 

Galvanized  Iron— Stocks  are  large  and 
demand  slow.  We  quote  :  a1/-  to  4^c.  for 
ordinary  brands;  Morewood,  5^  to  6c; 
tinned  sheets,  coke,  No.  24,  6  to  6%c. ;  No. 
26,  tyi  to  6^c,  with  the  usual  extra  for 
larger  sizes. 

GLASS. 

The  glass  market  still  rules  inactive,  but 
a  rather  firmer  tendency  is  apparent,  and 
though  no  change  is  to  note  at  the  time  of 
writing,  it  is  possib'e  that  the  trade  will  de- 
cide upon  an  advance  before  the  week  closes. 
We  quote  first  break  $1.25  and  second 
break  $1.35  per  50  feet  ;  putty  in  bulk, 
$1.85. 

PAINTS  AND  OILS. 

There  is  a  fairly  good  trade  doing  in  leads 
and  oils.  A  firmer  feeling  is  to  note  in  lin- 
seed oil,  and  prices  for  boiled  are  higher  at 
57  to  58c,  while  raw  is  unchanged  at  54  to 
55c.  Values  are  firm  at  this  basis,  and  it  is 
possible  that  a  further  advance  of  ic.  per 
gallon  may  occur  before  the  end  of  the 
week.  We  quote  :  Choice  brands  white 
lead,  Government  standard,  $475  ;  No. 
1,  $4.50  ;  No.  2,  $4.25  ;  No.  3,  $4 ;  No.  4, 
$3.75;  dry  white  lead,  4^c;  red  lead,  pure, 
4Xc;  do,  No.  1, 4c;  zinc  white, pure,  $7.25  ; 
No.  1,  $6.25  ;  No.  2,  $5.25;  linseed  oil, 
round  lots,  raw,  55c,  boiled,  57  to  58c;  seal 
oil,  40  to  45c. 


CHEMICALS    AND    DYESTUFPS. 

There  has  been  a  fair  business  since 
our  last  in  both  chemicals  and  dyestuffs. 
We  quote :  Bleaching  powder,  $2.50  to 
$2.75  ;  bicarb,  soda,  $2.25  to  $2.35  ;  sal  soda, 
70  to  75c.  ;  carbolic  acid,  lib.  bottles, 
25  to  30c. ;  caustic  soda,  60  per  cent.,  $2.15 
to  $2.75  ;  ditto,  70  per  cent.,  $2.40  to  $2. 50  ; 
chlorate  of  potash,  20  to  22c;  alum,  $1.40  to 
$1.50  ;  copperas,  75  to  80c.  ;  sulphur  flour, 
$1.75  to  $2.00;  ditto  roll,  $2.00  to  $2.10  ; 
sulphate  of  copper,  $4.50  to  $5.00  ;  white 
sugar  of  lead,  7^  to  8>^c.  ;  bicarb,  potash, 
10  to  12c.  ;  sumach,  Sicily,  per  ton,  $75  to 
$80;  soda  ash,  481050  per  cent.,  $1.15  to 
$1.50  ;  chip  logwood,  $2.00  to  $2.10  ;  castor 
oil,  6yi  to  7c. ;  and  Norwegian  cod  liver  oil, 
$25  to  $26;  Gambier,  5  to  5%c;  cocoanut 
oil,  6}i  to  6^c. 

PETROLEUM. 
The  Petroleum  market  rules  active  and 
strong,  and  though  no  quotable  change 
from  our  last  report  can  be  cited  at  this 
writing  it  is  possible  that  the  end  of  the 
week  mav  witness  fitmer  prices.  We  now 
quote  Canadian  refined  at  nj£c.  in  shed  in 
Montreal  for  round  lots,  and  12  to  \i%c.  for 
small  quantities.  American  petroleum,  15c. 
in  car  lots,  16c.  in  10-barrel  lots,  and  i6^c. 
for  single  barrels,  net  cash  ;  American  ben- 
zine, 23  to  25c.  ;  Canadian  benzine,  io^c. 
Petrolea;  I2^c.  Montreal. 
HIDES. 
The  market  for  hides  is  stronger  and 
prices  have  advanced  \z.  per  lb.,  which  is 
due  to  the  continued  good  demand  and 
small  offerings.  Recent  sales  have  taken 
place  at  4^  to  5c,  for  No.  1  ;  3^  to  4c.  for 
No.  2,  and  i\  to  3c.  for  No.  3.  Lamb- 
skins are  10c.  higher,  at  55  to  60c.  and  calf- 
skins are  unchanged  at  5c. 
TALLOW. 
There  has  been  a  more  active  business  to 
note  in  tallow  and  a  good  volume  of  business 
has  been  put  through  at  55  to  6Xc.  as  to 
quality. 
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WOOL,. 

There  has  been  nothing  special  since  our 
last  in  the  wool  market.  We  quote  :  Greasy 
Cape,  14  to  16c. ;  Canadian  fleece,  17  to 
20c;  B.  A.  scoured,  26  to  32c;  pulled  wool, 
20  to  i\%z.  for  supers,  and  23  to  26c.  for 
extras.  North- West  wool  is  quoted  at  11  to 
12c. 


MONTREAL    TRADE    NOTES. 

H.  McLaren,  of  H.  McLaren  &  Co.,  re- 
turned from  a  fortnight's  visit  to  Ontario 
last  week. 

The  list  of  sleigh  bells  shown  by  Coveshill, 
Gearmont  &  Co.  this  fall  is  so  extensive  that 
a  buyer  is  bound  to  be  satisfied. 

John  Thorpe,  of  Pilking;on  Bros.,  states 
that  there  has  been  a  fair  enquiry  this  fall 
for  their  plate  mirror  glass  of  all  kinds.  They 
make  a  specialty  of  these  goods. 

Thomas  Davidson  &  Co.  report  that  the 
fall  demand  for  tinsmiths'  material  is  com- 
mencing to  pick  up.  This  firm  carry  a 
large  stock  of  elbows,  stove  pipes,  etc. 

Win.  McNally  &  Co.  say  that  the  bulk  of 
the  heavy  movement  in  cement  is  over  for 
the  fall.  They  will  carry  their  usual  well- 
assorted  stock  during  the  ensuing  winter 
season. 


TORONTO    MARKETS. 

Toronto,  Oct.  5,  1894. 

HARDWARE. 

THE  slight  improvement  in  trade  noted 
last  week  has  further  developed  this 
week,  and  thus  houses  are  fairly  well 
employed.  A  satisfactory  feature  to  note  is 
that  people  are  inclined  to  purchase  a  little 
larger  parcels  than  they  were.  Cut  nails  ex- 
hibit a  little  more  life  and  business  is  fairly 
active  in  wire  nails.  In  horse  nails  business 
is  brisk.  Coil  chain  is  looking  a  little  better. 
Trade  in  hinges  is  good,  and  in  builders' 
supplies  an  improvement  is  to  be  noted  on 
country  account.  Clothes  wringers  are  show- 
ing a  little  more  activity  this  week.  In  tin- 
ware, as  in  shelf  hardware,  trade  is  brisk. 
The  most  unsatisfactory  feature  in  connec- 
tion with  the  trade  is  in  regard  to  payments. 


They  are  slow,  although  if  anything  they  are 
improving. 

Wire — Business  is  much  as  before.  The 
principal  demand  is  for  annealed  wire  for 
hay  baling  purposes  and  ordinary  fencing 
and  barbed  wire  is  quiet.  Stove  pipe  wire 
is  going  out  freely.  Staples  quoted  last 
week  at  3XC-  aPP'y  0D'y  t0  I0°  pound  lots, 
for  smaller  lots  %z.  extra  being  charged. 
We  quote  barbed  and  plain  twist  at  3X  to 
$%c.  per  lb.;  steel  staples,  3X  to  3j£c 

Rope — There  is  a  fair  trade  doing  in 
Manilla  and  Sisal  at  unchanged  prices.  We 
quote  :  Sisal,  7-16  in.  and  larger,  7^c-  >  X» 
5-16,  Y%  in.,  8c.  Manilla,  7-16  in.  and  larger, 
9^c.  ;  X.  5-i6,  %  in-.  i°c 

Cut  Nails — Trade  is  a  little  more  lively, 
although  no  large  lots  have  changed  hands. 
Prices  are  unchanged  at  $1.80  to  $1.85 
according  to  size  ol  order. 

Wire  Nails — Business  is  fairly  active, 
general  enquiries  being  for  half  ton  lots. 
Discounts  are  unchanged  at  75,  10  and  5  per 
cent.,  shipments  of  10-keg  lots  being  prepaid. 
Horse  Nails — Trade  is  lively,  a  number 
of  shipments  having  been  made  during  the 
week  at  association  prices.  Discounts,  60 
per  cent,  off"  C."  and  6c  and  2)4  per  cent, 
off  "P.B."and"M." 

Tacks— Trade  remains  steady  to  the 
satisfaction  of  manufacturers  and  dealers, 
especially  the  former.  We  quote  as  fol- 
lows :  Cut,  carpet  blued,  gimp,  60  per  cent.; 
do.,  tinned,  70  per  cent.;  copper  nails,  62  X 
percent.;  clout  nails,  60  to  6j%  per  cent.; 
trunk  nails,  60  to  65  per  cent.;  shoe  finders' 
tacks,  50  per  cent. ;  shoe  nails,  Hungarian 
nails,  etc.,  37  per  cent. 

Chain — Enquires  are  becoming  more 
numerous  for  coil  chain,  but  quantities  mov- 
ing are  small.  Cow  ties  are  quite  active 
now.  Trade  in  trace  chain,  while  improv- 
ing, is  yet  far  from  satisfactory. 

Horseshoes — Business  is  good  in  iron 
shoes  at  $3.65  Toronto.  Steel  shoes  are 
sold  at  15c.  per  keg  advance  on  Montreal 
prices. 

Ware — Peerless  ware  is  being  called  for 
regularly.     Eclipse  is  not  so  active.     Trade 


is  improving  in  white  ware,  but  in  pearl 
ware  business  remains  quiet. 

Plumbing  Supplies— There  is  nothing 
to  report  in  connection  with  this,  trade  re- 
maining steady  in  the  country  and  quiet  in 
the  city.  Plumbers  are  doing  a  good  deal 
of  finishing  just  now. 

Lead  Pipe — There  is  a  good  deal  of 
lead  pipe  moving  in  the  way  of  small  lots. 
We  quote  :  Toronto  and  west  30  per  cent, 
off  in  small  lots,  and  30  and  10  per  cent,  off 
in  ton  lots  ;  points  east  of  Toronto  35  per 
cent,  off  in  small  lots,  and  35  and  10  per 
cent,  off  in  ton  lots. 

Hinges— Trade  is  good  in  barn  door, 
heavy  T  and  strap  hinges  being  in  nearly 
every  order.  Association  prices  appear  to 
be  well  maintained,  rumors  to  the  contrary 
notwithstanding. 

Builders'  Supplies— Trade  on  country 
account  is  improving  daily,  some  nice  orders 
having  been  received  during  the  past  week. 

TOOLS — Manure  forks  and  potato  forks 
are  the  articles  that  are  being  mostly  called 
for.  Draining  tools  are  quiet,  but  trade  in 
spades  and  shovels  is  increasing  rapidly. 

Clothes  Wringers— Trade  is  a  little 
more  lively,  but  no  new  features  have  de- 
veloped. 

Cutlery — Some  nice  orders  have  been 
received  during  the  week,  and  trade  in 
general  for  this  class  of  goods  seems  to  be 
more  satisfactory. 

Sporting  Goods— Guns,  rifles,  ammu- 
nition, etc.,  are  in  brisk  demand. 

Lamp  Goods — A  good  sorting-up  busi- 
ness is  being  done  in  lamps,  but  gas  fixtures 
and  globes  are  quiet. 

Belting— A  number  of  heavy  double 
belts  for  electrical  and  sawmill  purposes 
have  been  shipped  during  the  last  few  days. 
Belting  business  has  improved  considerably 
in  the  north  during  the  month. 

Tar,  Etc.  —  Coal  tar  is  still  scarce.  We 
quote:  Roofingpitch,  $2.5oper  brl.;  purecoal 
tar  $4  per  brl.;  refined  coal  tar,  $4.50  per  brl.; 
XXX  refined  coal  tar  in  quart  tins,  $1  per 
doz.;  best  Southern  pure  tar,  $6  per  brl.  and 
75c.  per  doz.  pint  tins;  pine  pitch,  $2.75 
per  brl. 


Best  Value 


on   Earth. 


These  are  the  Furnaces  that  secure  the 
trade  for  dealers  who  handle  them. 
They  have  no  rivals  but  many  imitators. 


Clare  Bros.  &  Co. 


....Preston,  Ont, 
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Cement,  Etc. — Much  as  before.  We 
quote  :  Portland  cement  (English),  $3  per 
brl.  for  best  grades  ;  New  Brunswick  plaster 
Paris,  $2  per  brl.  ;  Canadian  water  lime, 
$1.25  per  brl. 

Firebrick,  Etc. — Scotch  firebrick,  $3.25 
per  100  ;  Scotch  fireclay,  $1  per  100  lbs. 
METALS. 

The  feature  in  the  metal  trade  is  the  in- 
creased activity  in  galvanized  iron  and  Can- 
ada plates.  Bar  iron  is  improving,  and  the 
pig  iron  market  is  showing  more  life.  Both 
ingot  copper  and  pig  tin  are  developing  an 
upward  tendency  in  price,  and  they  are  in 
fair  demand. 

Pig  Iron — Enquiries  for  Scotch  pig  iron 
are  numerous,  but  little  or  no  business  ap- 
pears to  have  resulted  therefrom.  A  few 
carloads  of  Nova  Scotia  iron  has  been  arriv- 
ing on  contract.  We  quote  ex  cars  Toronto: 
Carnbroe,  $19. 50  ;  Summerlee,$2i  to  $21.50; 
Siemen's,  $18  to  $18.50. 

Rogers,  Brown  &  Co.,  Buffalo,  report  the 
Toronto  market  for  American  pig  iron  as 
follows  :  "  The  condition  of  the  foundry  iron 
trade  in  this  market  shows  a  healthy  im- 
provement, although  the  volume  of  business 
during  the  week  has  not  been  large.  Popu- 
lar brands  of  Northern  coke  iron  still 
find  it  difficult  to  keep  up  prompt  on 
their  deliveries,  while  the  less  desirable 
irons  are  seeking  for  business.  Some 
Southern  furnaces  have  made  slight 
concessions  which  have  enabled  them 
to  meet  competition  prices  and  remain 
a  considerable  factor  in  the  local  trade. 
We  quote  for  cash,  in  bond  f.o.b.  cars,  To- 
ronto, in  bond  :  No.  1  foundry  strong 
coke  iron  Lake  Superior  ore,  $13.75  ; 
No.  2  foundry  strong  coke  iron,  Lake 
Superior  ore,  $13.25  ;  Jackson  county  sil- 
very, No.  1,  $16.80  to  $18.30;  Lake  Superior 
charcoal,  $15.55  ;  Southern  soft,  No.  1, 
$11  75  ;  ditto,  No  2,  $11.50." 

Bar  Iron — Trade  is  improving  in  this 
line,  and  we  hear  of  some  carloads  moving. 
The   base    price  is   unchanged  at    $1.70  to 

$i-75- 

Sheet  Iron — The  movement  has  eased 
off  a  little  during  the  week.  An  improve- 
ment, however,  is  anticipated  as  soon  as  the 
stove  season  is  over.  We  still  quote  :  8  to 
16  gauge,  $2.50;  18  ditto,  $2;  20  ditto,  $2.10; 
22  to  24  ditto  $2.20;  26  ditto,  $2.45  ;  28  ditto, 
$2.65;  tinned  sheet  iron,  Manor's,  26  gauge, 
7c.  per  lb.;  22  to  24  gauge,  6>£c.;  16  to  20 
gauge,  6Xc 

Sheet  Steel — Trade  is  moie  active  than 
in  black  iron,  especially  in  the  higher  grades. 
The  price  on  American  sheet  steel  is  a  little 
higher  than  it  was.  We  quote  :  8  to  16 
gauge,  $2.75  per  100  lbs.;  18  to  20,  $2.65  ; 
22  to  24,  $2.85  ;  26,  $3.10. 

Iron  Pipe — Trade,  which  has  been  satis- 
factory for  some  time  remains  so.  In  gal- 
vanized pipe,  however,  the  demand  has 
fallen  off.    A  couple  of  carload  lots  of  Ameri- 


can pipe  have  arrived  on  the  local  market 
this  week,  principally  large  pipe.  We  quote: 
Puling  discounts  are 70  to  70  and  5  per  cent, 
and  galvanized  pipe  50  to  50  and  5  per  cent. 

Galvanized  Iron — The  past  week  has 
seen  another  improvement  in  galvanized 
iron,  large  quantities  having  changed  hands 
during  the  week  in  all  sizes,  but  more  es- 
pecially in  the  heavier  gauges  in  case  lots. 
Orders  are  still  being  booked  for  import  at 
$4.25  for  case  lots  of  28  gauge,  Gordon 
Crown  and  Queen's  Head  brands. 

Ingot  Tin — A  few  large  lots  have  changed 
hands  in  Straits,  but  business  in  Lamb  and 
Flag,  while  steady,  has  not  been  in  large 
lots.  Prices  have  a  firmer  tendency.  We 
quote  i8j£  to  19c. 

Zinc  Spelter— Trade  for  immediate  re- 
quirements is  quiet,  but  some  large  import 
orders  have  been  placed  during  the  week. 
We  quote  domestic  at  4  to  4%c,  and  im- 
ported at  2>H  to  4c. 

Galvanized  Boilers— Business  in  this 
line  follows  that  in  plumbing  supplies,  and 
a  large  number  have  been  sold  during  the 
season.  Prices  are  :  30  gal.,  $6  ;  35  gal., 
$7  ;  40  gal.,  $8. 

Ingot  Copper — A  few  carload  lots  have 
changed  hands  during  the  week,  but  at 
prices  that  were  not  satisfactory.  Trade  is 
on  the  whole  quiet.  Prices  are  firm  at  10  to 
io%c.  according  to  quality. 

Sheet  Copper — Business  is  a  little  more 
lively  in  braziers'  sheets,  and  ordinary  sheet- 
ing is  also  being  called  for  more  regularly. 
We  quote  :  Untinned,  14  to  i6%c.  accord- 
ing to  weight  and  size;  brazier  sheets,  14  to 
17c.  according  to  quality. 

Boiler  Tubes — Foreign  market  seems 
to  be  a  little  firmer,  and  there  is  a  probabil- 
ity of  an  actual  advance  taking  place  there, 


but  as  there  are  large  stocks  in  Canada  just 
now  it  is  not  expected  that  prices  here  will 
be  materially  affected.  We  quote  :  1%  inch, 
7c.  ;  \y2  inch,  7%c.  ;  1%  inch,  8c.  ;  2  inch, 
8>£c-  ;  2'X  inch,  9c.  ;  1%.  inch,  9^0  ;  3  inch, 
1 1  J4c. ;  3 >£  inch,  14c. ;  4  inch,  19c. 

Tin  Plates — Trade  is  not  as  good  as  it 
was,  but  there  is  still  a  fair  business  doing. 
We  quote  :  Coke,  14  to  20  gauge,  at  $3  10  ; 
for  sizes  15  to  25c.  per  box,  basis  more; 
"  I.C."  charcoal,  $3.50  to  $3.75. 

Terne  Plates — Demand  is  good,  this 
line  being  called  for  almost  daily.  We  still 
quote  $6.75  to  $7  for  box  lots. 

Sheet  Zinc — Trade  in  this  line  is  brisk, 
cask  lots  being  called  for  frequently.  Not 
any  large  lots,  however,  have  been  forwarded 
lately.  We  quote  4^c.  for  cask  lots  and  5c. 
for  small  lots. 

Hoops  and  Bands — No  improvement  is 
shown,  but  demand  is  steady.  Prices  are 
firm  at  $2.25  for  ordinary  lots,  and  at  $2.20 
for  ton  lots. 

Canada  Plates — Business  is  steady, 
and  jobbers  anticipate  that  by  the  end  of 
the  season  the  turnover  will  be  equal  in 
volume  to  that  of  last  year.  We  quote 
half-polished  at  $2.25  to  $2.35,  accord- 
ing to  quantity ;  66  sheet  boxes,  10c.  per 
box  advance  ;  75  sheet  boxes,  25c.  advance 
over  52's  ;  20  x  28,  $2.50. 

Tinware — This  is  going  out  in  good 
quantfties.  Fall  specialties  are  now  be- 
ginning to  be  called  for,  but  not  in  as  large 
quantities  as  last  year.  Buyers  are  purchas- 
ing for  immediate  requirements  only,  but 
they  are  buying  frequently. 

Corrugated  Iron — Trade  is  fair  at  the 
recent  decline.  We  quote  galvanized,  26 
gauge,  at  $4  per  square,  and  steel  shingles 
from  $2  up. 


Allan  Line 

ROYAL  MAIL  STEAMSHIPS 

Liverpool,  Londonderry,  and  Montreal  Mail  Service 


STEAMSHIPS. 

From 
Montreal. 

From 
Quebec. 

•numidian 

Sept.  29 

Oct.    6 

"     U 

"     20 

"     27 

Nov.    3 

PARISIAN 

Oct.     7 
"     >4 

mongolian 

'BUENOS  AYREAN , 

LAURENTIAN  

Oct.  28 

*NUMIDIAN   

And  weekly  thereafter. 

The  Steamers  of  this  service  carry  all  classes  of  passeneers.  The  Saloons  and  Staterooms  are  in  the 
central  part  where  least  motion  is  felt.  Electricity  is  used  for  lighting  the  ships  throughout,  the  lights  being  at  the 
command  of  the  passengers  at  any  hour  of  the  night.  Music  rooms  and  Smoking  room  on  the  promenade  deck. 
The  Saloons  and  Staterooms  are  heated  by  steam  Steamers  are  despatched  from  Montreal  at  daylight  on  the  day 
of  sailing,  and  sail  from  Quebec  at  9  a.m.  on  Sundays.  Steamers  with  a  *  will  not  stop  at  Quebec,  Rimouski,  or 
Londonderry.  RATES  OF  PASSAGE:— Cabin,  4.45  and  upwards,  according  to  location  of  Stateroom  and  number 
of  persons  occupying  same;  all  having  equal  privileges  elsewhere  Second  Cabin,  $30  single,  $60  return. 
Steerage  to  Liverpool,  London,  Glasgow,  Belfast,  or  Londonderry,  at  lowest  rates.  Steerage  passengers 
are  provided  with  bedding  and  every  requisite  for  the  voyage  without  extra  charge. 

H.  &  A.  ALLAN,  Gen.  Agents,  Montreal,  or  H.  C.  BOURLIER,  1  King  St..  Toronto 
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MA  RKETS—  Continued 


Solder— While  not  any  large  quantises 
are  going  out,  the  volume  of  trade  is  on 
the  whole  fairly  satisfactory.  We  quote 
i2yi  to  I3)4c.  for  strictly  half-and-half,  but 
an  inferior  article  can  be  obtained  at  lower 
figures. 

Pig  Lead — Prices  are  a  little  firm,  but 
no  improvement  has  taken  place  in  the  vol- 
ume of  business.    We  still  quote  $2.90  to  $3. 

Antimony — Sales  of  a  few  cask  lots  have 
been  reported,  but  in  general   the  quantity 
called  for  is  small.     We  quote  10  to  io}4 0 
GLASS. 

Trade  is  active, and  the  demand  is  general 
for  all  sizes.  We  still  quote  J1.10  to  $1.15 
for  first  break.  There  is  a  fair  demand  for 
plate-glass,  but  not  many  large  sizes  are 
wanted. 

PAINTS  AND  OILS. 

Trade  remains  much  as  before.  Pay- 
ments, while  still  unsatisfactory,  show  some 
improvement. 

White  Lead — Nothing  new  has  devel- 
oped, trade  still  being  quiet  at  the  base  price 
of  4)4c.  per  lb. 

Turpentine — Further  strength  has  been 
assumed  by  the  Southern  market,  but  there 
cannot  be  said  to  be  much  improvement 
here.  Thete  is  some  talk  of  a  firmer  feeling, 
but  on  the  other  hand  we  hear  of  sales  of 
three-barrel  lots  as  low  as  39c.  f  o.b.  To- 
ronto. Ordinarily,  however,  quotations 
range  from  40  to  41c. 

Linseed  Oil — Very  little  doing.  The 
Canadian  crushers  refuse  to  quote  ahead, 
and  it  is  anticipated  that  their  next  price 
will  be  higher.  Jobbers  still  quote  53c.  tor 
raw,  f.o.b.  Toronto,  and  56c.  for  boiled. 

Prepared  Paints — There  is  a  fair  trade 
doing  tor  the  season  at  $1  for  pure. 

Putty — Is  still  in  good  demand  at  2c.  for 
bladders,  in  barrels. 

Castor  Oil— Is  firmer  at  6%  to  6^c,  in 
cases,  and  7  to  7Xc-«  in  tins- 

OLD  MATERIAL. 

Trade  is  much  as  before,  both  in  regard 
to  volume  and  to  prices.  We  still  quote  : 
Agricultural  scrap,  50c.  per  cwt.  ;  machin- 
ery cast,  50c.  per  cwt.  ;  stove  cast  scrap,  30 
to  35c.  ;  No.  1  wrought  scrap,  40c.  per 
cwt.  ;  No.  2,  including  sheet  iron,  hoop 
iron  and  mixed  steel,  10c.  ;  new  light 
scrap  copper,  6  to  6j£c;  heavy  scrap  copper, 
7  to  7 'Ac. ;  old  copper  bottoms,  5X  to  6c; 
light  scrap  brass,  y/z  to  4c;  heavy  yellowscrap 
brass,  5c;  heavy  red  scrap  brass,  Sj4c; 
scrap  lead,  il/z  to  i^c.  ;  scrap  zinc, 
1%  to  i^"c;  scrap  rubber,  3  to  3^c;  coun- 
try mixed  rags,  50  to  70c.  ;  clean  dry  bones, 
50  to  60c.  per  100  lbs.  ;  borings  and  turn- 
ings, IOC. 

SEEDS. 

The  market  for  alsike  is  full  50c  per 
bushel  lower  in  order  to  meet  the  views 
of   the    foreign    buyers.      We    quote,  f.o.b. 


AMERICAN  FENCING  WIRE 


Barb  Wire,   Annealed  and  Oiled  Wire,   Galvanized  Wire, 
Staples,  etc.,  from  stock  or      a     c     LESLIE   &  CO 

for  import.      Prices  right. 


Montreal   and  Toronto 


Our 

Specialty 


E 


Our  Customers 
Need  fear  no 
Adulteration 


Every  barrel  guaranteed  !     We  are  headquarters  for  the  Pure  Article. 
Remember  these  facts  when  placing  your  orders. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W.,  TORONTO 


The  Improved 


Double 
Truss 


Cornice  Brake 


r- 
Z 
UJ 

r- 
< 

0- 

co 

cc 

UJ 

o 
o 

cc 
O 


a 

S3 

6 

i-j 


o 
13 


SOLE    AGENTS  I 


The  James  Robertson  Co.  Ltd,,  Toronto 


Montreal 
St.  John 

Winnipeg 


A  Cent 
Well  Spent 
May  Save 
You  Dollars, 


Drop  us  a  Card  for  Discounts  and  Prices. 


GLAUSS  SHEAR  CO. 


Toronto 
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piint-i  of  shipment  :  Alsike,  $4  to  $5.80  ; 
tim  )'.hy,  {1.50  to  $2.25  ;  relclo/er,  nomin- 
ally $5.25  per  bushel. 

MARKET    NOTES. 

Craig,  MacArthur  &  Co.  report  large  sales 
for  Rinald  &  Co.'s  galvanized  boilers. 

A  good  many  orders  for  the  Genuine 
Acme  skate  are  being  filled  this  week  by  H. 
S.  Howland,  Sons  &  Co. 

Rice  Lewis  &  Son,  Ltd.,  report  a  large  de- 
mand of  "  Ideal "  building  paper,  of  sales  of 
which  they  have  exclusive  control. 

H.  S.  Howland,  Sons  &  Co.  report  a  good 
demand  for  "  Perfection"  barn  door  hinges; 
also  "  Little  Giant"  vegetable  scoops. 

M.  &  L.  Samuel,  Benjamin  &  Co.  are  near- 
ly sold  out  of  the  "  Little  Star"  apple  parer, 
and  they  have  but  a  few  of  the  ''Daisy" 
left. 

Notwithstanding  the  near  approach  of  the 

end  of  the  season,    Rice  Lewis  &  S  in,  L'd., 

are  still   experiencing  a  sjood    demand    for 

Morgan  &  Wright's  bicycle  tires. 

r 
Craig,    MacAnhur     &    Co.    are     selling 

"Apollo"  galvanized  iron.  "This  iron," 
said  a  member  of  the  firm,  "  is  fully  guaran- 
teed to  double  seam  and  thoroughly  stretch, 
and  is  consequently  free  from  buckles." 

The  Hygienic  Oil  Heater,  an  illustration 
of  which  was  recently  given  in  Hardware 
is  going  out  rapidly  with  Samuel,  Benjamin 
&  Co.'s  customers  all  over  the  country  who 
saw  the  illustration  are  writing  for  prices. 

Sanderson  Pearcey  &  Co.  report  that  they 
are  experiencing  a  big  demand  ror  glass  of 
all  sizes.  In  consequence  of  this,  Mr.  Pearcey 
himself  might  have  been  seen  frequently  at 
the  cutting  slab  during  the  pist  week,  an 
unusual  thing. 

Stewart  &  Wood  have  just  completed 
taking  in  a  large  consignment  of  "  Star"  and 
"  Double  Diamond"  glass. 


UNITED  STATES    MARKETS. 

New  York,  Oct.  5,  1894. 

PIG  TIN — In  prices  there  was  very 
little  change  here,  although  the  weight 
of  heavy  supplies  on  spot  and  in  sight, 
along  with  advices  by  cable  of  business  in 
London  at  a  slight  decline,  gave  the  mar- 
ket a  soft  appearance.  Speculation  here 
was  mainly  in  the  form  of  closing  up  old 
deals,  and  purchases  by  jobbers  and  con- 
sumers were  mainly  of  routine  type.  No- 
vember delivery  sold  at  0.25c.  discount  from 
spot  price.  Later  deliveries  were  offered 
as  low.  Whether  this  was  due  to  the  statis- 
tical position  or  to  the  manipulations  of 
leading  operators  is  not  clear.  The  trans- 
actions recorded  on  'Change  included  25 
tons  spot  at  15.75c;  5  tons  ditto  at  iS-77)4c.; 
25  tons  October  delivery  at  15.70c;  35  tons 
November  at  15.50c. 

Copper — All  Lake  Superior  ingot  that 
could  be  purchased  at  less  than  9^c.  has 
been  taken  up,  and  report  had  it  that  500,000 
lbs.  or  more  were  recently  purchased  at  that 
rate,  deliveries   running  the   balance  of  the 


year.  Electrolytic  is  also  selling  better,  and 
prices  are  firmer  at  g}i  to  g)4c.  asked.  Cast- 
ing stock  at  less  than  5l^c.  s-ems  now  to  be 
difficult  to  obtain.  Liberal  quantities,  it  was 
stated,  have  been  sold  at  g%c.  during  the 
past  few  days. 

PlG  Lead — Only  moderate  sales  are  mak- 
ing here  at  the  moment  and  the  demand  is 
very  tame.  The  offering  is  not  particularly 
heavy,  but  there  is  enough  of  it  to  keep  prices 
rather  soft,  and  3.12^  to  3.15c.  would  seem 
to  be  top  value  for  round  lots  of  common 
Western  at  the  moment.  Foreign  will  not 
bring  more  money  at  the  present  time.  St. 
Louis  wire  to  the  Metal  Exchange  was  3c. 
London  cable  £g  16s.  3d.  for  soft  Spanish. 

Spelter — Operations  in  this  metal  are 
still  on  a  very  moderate  scale  here  and  late 
advices  state  that  business  has  fallen  off 
more  or  less  at  primary  points.  This,  along 
wit hsomewh at free-er offerings, gives  ihe  mar- 
ket rather  weak  tone,  and  345  to  3.50c.  is 
doubtless  full  value  for  ordinary  Western 
brands  at  the  moment.  St.  Louis  quotation 
to  the  Metal  Exchange  was  3.30c.  London 
cab  e  ^15  6».  3d.  for  good  merchant  brands. 

Antimony — Business  is  of  routine  char- 
acter and  the  demand  without  improvement. 
Prices  remain  at  about  7>^c.  for  Hallett's  and 
9/^c.  for  Cookson's  on  the  spot. 

Tin  Plate — Orders  do  not  come  in  as 
freely  as  was  expected,  but  there  is  some 
increase  of  business  and  prices  are  a  trifle 
higher  nearly  all  along  the  line.  Liberal 
stocks  at  English  shipoing  points  and  quite 
heavy  production  give  buyers  more  or  less 
advantage,  despite  the  lower  rate  of  duty. 

Iron  and  Steel— In  this  locality  no- 
thing new  develops.  Some  of  the  lighter 
forms  of  mill  and  foundry  products  are  sell- 
ing very  fairly  but  at  lower  prices.  Orders 
for  rails,  structural  and  other  heavy  material 
are,  however,  rather  scarce.  The  buying  of 
crude  material  is  gauged  accordingly,  and 
upon  the  whole  the  market  has  a  ra'her  poor 
appearance.  " 


PERSONAL  MENTION. 

E.  Warren  Smith,  representing  the  Pike 
Manufacturing  Company,  of  Pike  Station, 
N.H.,  was  in  Toronto  Wednesday  looking 
up  business. 

Charles  N.  Holden,  of  Sanderson,  Pearcey 
&  Co.,  has  been  "doing"  Markham  Fair 
this  week  fraternizing  with  big  pumpkin 
growers  and  customers.  He  was  under  the 
guardianship  of  J.  P.  Conkhn,  who  travels 
for  the  firm  in  that  part  of  the  country. 


A  WAGON  WHEEL  TRUST. 

Last  week  the  organization  of  the  Com- 
mercial Wheel  Co.  was  perfected  at  Indian- 
apolis, by  which  90  per  cent,  of  the  product 
of  the  wagon  wheelfactories  west  of  Pittsburg 
will  be  sold  by  the  company.  The  wheel 
companies  had  a  pooling  company  up  to  a 
year  ago,  but  during  the  year  there  has  been 
cutting  in  prices,  the  general  demoralization 
of  trade.  The  new  company  is  expected  to 
restore  prices  at  once.  The  Standard  Wheel 
Co.,  which  has  seven  large  factories  in  several 
states,  will  have  nearly  one-half  of  tre  out- 
put of  the  new  association.  The  various 
companies  take  stock  in  the  Commercial 
Co.  in  proportion  to  the  value  of  the  plants, 
but  their  properties  remain  in  separate 
ownership. 


THE  RECENT  TURPENTINE  DEAL. 

The  following  significant  statement  was 
made  by  J.  R.  Young  in  an  interview  with 
the  Savannah  Morning  News  in  relation  to 
the  recent  deal  : 

"  It  will  be  seen  that  this  sale  places 
almost  the  entire  stock  available  in  the 
hands  of  the  exporters.  They  control  the 
61,000  barrels  here,  20,000  in  London  and 
about  9,000  in  Biunswick.  For  this,  as  has 
been  seen,  they  pay  on  an  average  of  26^ 
cent?.  To  make  a  profit  on  their  purchase 
they  will  have  to  advance  the  price  to  at 
least  27  or  27J^c.  They  now  become  bulls 
in  order  to  realize  on  their  investment,  and 
this  will  undoubtedly  raise  the  price  of  the 
produce.  In  order  to  keep  up  the  market 
and  dispose  of  their  product  advantageously 
they  will  have  to  buy  all  or  a  large  part  of 
the  spirits  rere  ved  here  between  now  and 
the  end  of  the  season,  which  will  be  about 
100,000  barrels.  The  price,  as  was  seen,  has 
already  advanced  X  °f  a  cent,  and  there  is 
no  doubt  but  that  it  will  continue  to  advance. 
Thus  the  factors  have  reason  to  expect  to 
realize  at  least  27  cents  on  the  future  receipts 
of  the  season.  They  have  cleared  out  their 
stock  and  will  start  afresh.  The  factors' 
combine  will  contine  to  keep  up  the  market 
and  do  the  best  that  can  be  done  for  the 
producer." 

It  is  said,  adds  N.  Y.  Journal  of  Com- 
merce,that  there  are  about  forty  vessels  now 
on  the  way  to  Savannah  for  the  purpose  of 
taking  away  naval  stores  and  other  products. 
It  will  require  about  twenty  vessels  to  carry 
abroad  the  61,000  barrels  of  resin  which  the 
exporters  have  on  hand.  Other  vessels  will 
come  for  resin,  of  which  there  is  a  large 
quantity  to  be  shipped. 


RE   GAS-MOTOR   CARS. 

The  Luhrig  gas-motor  cars  at  Croydon 
have  given  such  satisfaction,  according  to 
an  English  exchange,  that  they  are  to  be 
adopted  for  every-day  use.  Three  reservoirs 
are  carried,  one  being  placed  under  the  seat, 
and  the  other  two  transversely  io  and  under 
the  car  body.  These  hold  sufficient  gas  for 
an  eight-mile  run.  The  car  is  18  feet  long, 
and  weighs  complete  5%  tons,  being  driven 
from  either  end.  The  motor,  of  the  Otto 
type,  is  arranged  to  run  at  two  speeds,  the 
higher  being  eight  mi'es  per  hour,  the  limit 
permitted  by  the  Board  of  Trade.  Electrical 
ignition  is  used  to  explode  the  charge  in 
the  cylinders,  which  exhaust  into  a  con- 
denser. At  the  charging  station  at  Thorn- 
ton Heath  an  8-horse-power  Otto  gas-engine 
drives  a  compresser,  forcing  coal-gas  into  a 
steel  receiver,  25  feet  long  by  4  feet  diameter, 
at  a  maximum  pressure  of  150  pounds  per 
square  inch.  This  storage  is  sufficient  for 
five  cars,  being  the  number  to  be  put  into 
service  as  a  trial.  The  initial  pressure  in  the 
car  cylinders  is  120  pounds  per  square  inch. 
Tne  cost  of  working  has  been  found  to  be 
about  id.  per  car  mile  with  full  complement 
0f  passengers. 
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RECEIPTS     FOR    ALL    PAYMENTS.      HIGHEST  AWARD  at  the  WORLD'S  FAIR_ 


A  BUSINESS  man  who  carries  open 
accounts  with  his  customers  should 
never  receive  any  money  to  apply 
on  them  without  giving  a  receip',  advises 
the  Tradesman.  We  often  hear  emphasized 
the  importance  of  taking  receipts  for  money 
paid  and,  of  course,  this  is  a  most  important 
1  thing  to  do,  but  in  many  respects  the  giving 
of  a  receipt  is  equally  as  important.  If  a 
merchant  gives  receipts  when  they  are  asked 
for,  and  does  not  give  them  unless  requested, 
he  leaves  himself  open  to  trouble  later  on, 
because  there  are  sure  to  be  disputes  and 
claims  made  of  money  having  been  paid  of 
which  his  books  show  no  record  If  John 
Jones  owes  an  account  and  makes  occa- 
sional payments  thereon,  one  time  getting 
a  receipt  and  another  time  not  getting  any, 
he  may  some  day  claim  that  he  has  paid 
more  than  he  is  credited  with.  If  asked  to 
produce  a  receipt,  he  may  say  that  none  was 
given  him,  and  if  it  had  not  been  the  rule 
of  the  merchant  to  give  receipts  at  all  times, 
it  is  only  one  man's  word  against  another's. 
If  the  invariable  rule  of  the  establishment  is 
to  give  receipts,  he  can  call  attention  to  this 
fact,  and  stand  on  it  with  consciousness  that 
he  is  right.  The  best  plan  is  to  have  a  re- 
ceipt book  with  stubs,  and  each  stub  and 
receipt  numbered  ;  then,  while  always  fol- 
lowing the  rule  himself,  see  that  his  em- 
ployees who  receive  money  on  accounts  do 
exactly  the  same  thing,  and  never  allow  any 
customer  to  pay  a  bill  or  any  portion  of  a 
bill  without  receiving  a  receipt  for  the 
amount.  II  the  customer  is  in  a  hurry  and 
will  not  wait,  the  receipt  should  bs  sent  him. 
A  man's  customers  would  soon  learn  under 
such  circumstances  that  it  is  useless  to 
claim  having  paid  money,  unless  they  can 
produce  their  receipts.  Dealers  who  have 
had  trouble  in  this  matter  in  the  past  will 
find  it  to  their  advantage  to  adopt  some  such 
rule  and  never  allow  it  to  be  violated  in  the 
least. 


FIN   PROPELLERS. 

AN  exhibition  of  a  semi-private  nature 
was  given  last  week  off  the  Battery, 
in  New  York  harbor,  of  a  fin-pro- 
pelled boat,  designed  by  Frank  Tafif,  of 
Whitestone,  L.I.  The  model  craft  carrying 
this  novel  propulsive  apparatus  was  fitted 
with  a  small  vertical  engine  of  %  inch  stroke, 
worked  by  steam,  gasoline  being  used  for 
fuel.  The  following  account  of  the  boat  and 
its  performance  was  given  in  the  daily  press  : 
There  are  two  fish-tail  shaped  fins  on  either 
side  of  the  hull,  just  abaft  the  midship  sec- 
tion, a  few  inches  apart,  and  midway  be- 
tween the  water  line  and  the  keel.  The 
thick,  or  head,  ends  are  fixed  in  the  ends  of 
the  thrust  shafts,  the  web  ends  extending 
aft.  There  are  two  thrust  shafts  extending 
across  the  hull,  each  shaft  having  a  fin  at 
either  end.  The  shafts  work  alternately, 
counterbalancing  each   other,  and  keeping 
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The  Christy  Knife  Co. 


30  Wellington  St.  East 

Toronto 


the  boat  steady.  The  main  surface  of  the 
fin,  which  is  called  the  web,  is  thinned 
toward  the  edge.  The  thrust  of  the  shafts 
drives  the  fin  in  and  out  from  the  sides  of 
the  vessel  and  forces  it  ahead.  About  two 
minutes  after  the  gasoline  lamp  was  put 
under  the  boiler,  20  pounds  of  steam  was 
generated.  The  model  was  launched  and 
glided  out  toward  midstream,  followed  by 
rowboats,  which  subsequently  picked  it  up. 
Engineers  who  witnessed  the  work  of  the 
fins  were  both  amazed  and  pleased  with  the 
performance.  The  action  of  the  fin  is  such 
that  there  is  no  dead  water  and  there  is  also 
no  drag.  The  water  is  held  tight.  There  is 
no  wave  or  foamy  wake  produced.  It  is 
claimed  that  a  steamer  provided  with  fins 
having  the  same  surface  as  its  propellers 
have  would  make  better  time  under  the  same 
expenditure  of  power  applied  to  the  pro- 
peller, and  that  power  would  be  secured 
from  a  greatly  reduced  initial  pressure,  to 
the  extent  that  one  ton  of  coal  would  do  the 
work  of  four  tons  or  more  now  used. 


INTERESTING  DATA  RE  WOOD. 

THE  resistance  of  w^od  to  destruction 
is  extremely  variable,  depending  upon 
the  kind  of  wood  and  the  conditions 
to  which  it  is  exposed,  for  the  durability  of 
the  same  specific  gravities  varies  in  air  and 
under  water.  Ordinarily,  oak  will  last  100 
years,  beech  75  years,  and  the  conifers  85. 
As  estimated  by  the  Engineering  Record, 
oak  subjected  to  alternate  dampness  and 
dryness  lasts  50  years,  pine  at  the  most  20 
years.  If  kept  continually  dry,  oak  wood 
will  last  300  years  and  pine  120  to  150  years. 
Oak  and  beech  last  indefinitely  under  water, 
and  alder  lasts  much  longer  under  water 
than  in  the  air.  The  most  durable  woods 
under  water  are  oak,  alder  and  pine  ;  the 
least  durable,  birch,  linden  and  willow.  In 
the  air,  timber  is  exposed  to  the  ravages  of 
insects,  the  sap  wood  being  attacked  more 
than  the  heart  wood.  Woods  rich  in  resin, 
like  the  elm  and  poplar,  are  not  so  much 
troubled  as  those  like  the  alder,  willow,  birch, 
yoke  elm  and  red  beech,  which  have  abund- 
ance of  sap  and  are  rapidly  deteriorated. 
Observations  upon  the  preservation  of  tim- 
ber have  shown  that,  first,  the  more  warm 
and  humid  the  atmosphere  the  more  rapidly 
the  wood  deteriorates;  second,  timber  felled 
in  winter  is  more  durable  than  that  felled  in 
summer  ;  third,  timber  raised  in  cold  cli- 
mates is  most  durable,  and,  fourth,  the  best 
timber  is  that  raised  on  meagre  soil.  Timber 
construction  which  is   protected  from  heat 


and  humidity  is  only  endangered  by  worms, 
and,  on  the  contrary,  that  which  is  in  a  damp 
and  badly  aired  place  fails  by  rotting,  which 
is  really  produced  by  microscopic  vegetable 
growths.  Under  water,  timber  is  attacked 
by  the  taret.  The  primary  cause  of  the  de- 
cay of  wood  is  the  presence  of  albuminoid 
substances  in  the  sap  and  incrusting  materi- 
als which  afford  nourishment  to  insects  and 
microscopic  vegetations. 


THE  NEW  MINERALOGY. 

THe  study  of  the  properties  of  minerals 
— physical,  chemical,  andoptical — was 
carefully  made  and  verified  over  and 
over  again,  but  the  question  of  origin  was 
unsettled  ;  in  many  cases  it  was  even  impos- 
sible to  conjecture,  remarks  a  writer  in  an 
exchange.  So  its  devotees  sought  a  means 
of  revealing  and  proving  this  problem  of 
origin,  and  then  arose  what  we  may  term 
the  new  mineralogy.  Germany  and  France 
have  equal  share  in  the  honor  of  founding 
the  science  of  mineralogy,  but  to  France  be- 
longs the  credit  of  original  active  investiga- 
tion into  the  origin  of  mineral?. 

This  feature  of  new  sciences  is  becoming 
quite  prominent,  and  one  would  infer  that 
there  was  a  very  great  awakening  in  the 
scientific  world,  for  we  hear  of  the  new 
astronomy,  the  new  chemistry,  and  the  new 
geology  ;  but  it  is  not  so  much  new  science, 
as  old  science  studied  by  new  methods 
brought  about  by  the  great  underlying  law  of 
the  universe,  progression,  which  causes  the 
new  of  to-day  to  become  the  old  of  to-mor- 
row. The  new  mineralogy  endeavois  to 
solve  the  problem  of  origin  by  the  reproduc- 
tion, artifically,  of  the  mineral,  using  similar 
agents  and  like  conditions,  as  in  nature. 

While  attempts  were  made  to  reproduce 
minerals  early  in  the  century  and  even  near 
the  end  of  the  preceding  one,  the  important 
work  has  been  done  since  the  year  1850, 
which  date  may  be  taken  as  the  beginning 
of  synthetic  mineralogy.  Through  the  eigh- 
teenthcentury  came  many  suggestions  on  the 
artificial  formation  of  minerals,  followed  by 
the  crude  attempts  at  the  reproduction  of  pet- 
rifactions and  incrustations.  Unsuccessful 
attempts  finally  led  to  the  successful  repro- 
duction of  marble  by  James  Hall  in  1801, 
the  first  mineralogical  synthesis  and  the  be- 
ginning of  experimental  geology. 


Thursday,  the  22nd  November,  will  be 
proclaimed  Thanksgiving  day  throughout 
the  Dominion. 
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DISPLAYING  STOVES. 

THE  proper  arrangement  of  stoves  in  a 
store  is  a  matter  of  the  first  consider- 
ation, says  an  exchange.  They  are  al- 
ways a  standing  advertisement  of  themselves 
and  unless  they  are  well  displayed,  they  fail 
to  catch  the  eye — which  is  the  first  thing  an 
advertisement  is  intended  to  do.  A  visitor 
in  a  local  store  noticed  an  arrangement  that 
practically  killed  the  effect  of  a  fine  line  of 
heaters.  Shelving  for  tinware  ran  along  the 
wall  on  each  side,  and  close  down  to  the 
floor.  The  dealer  had  cut  into  the  lower 
courses  in  about  ten  different  places,  and 
had  set  a  heater  into  each  one  of  the  open- 
ings thus  made — a  method  of  display  that 
practically  shut  off  a  view  of  at  least  one- 
half  of  the  heater.  He  said,  in  answer  to  a 
question,  that  this  way  of  placing  the  heat- 
ers gave  him  considerably  more  room,  as  it 
did,  but  he  would  obtain  just  as  much  room 
and  probably  more  by  placing  the  heaters  in 
the  center  of  the  floor  and  arranging  the 
cook  stoves  and  low  back  ranges  against  the 
walls,  where  they  naturally  belong. 


minute,  and  drives  the  dynamo  by  a  belt  at 
1,650  revolutions.  In  the  permanent  plant 
a  high-pressure  turbine  of  7  horse-power, 
driving  the  dynamo  direct,  is  to  be  used. 
The  current  is  conveyed  into  the  mine  by 
asphalted  copper  wires  of  1 5  square  mm. 
section,  supported  on  ordinary  porcelain  in- 
sulators, placed  in  the  angles  at  the  junc- 
tion of  the  walls  of  the  level  with  the  roof, 
where  they  are  perfectly  protected  and 
cause  no  obstruction  in  the  u:e  of  the  level. 
Near  the  working-place  the  two  lines  are 
connected  to  a  length  of  insulated  cable, 
which  divides  at  the  end  into  as  many 
branches  as  there  are  machines  to  be 
driven.  Each  branch  is  terminated  by  a 
conical  socket  receiving  a  plug  when  con- 
tact is  to  be  made  with  the  motor.  The 
secondary  dynamo,  of  the  type  K4,  with  ring 
armature  and  compound  winding,  is  de- 
signed to  supply  1  horse-power,  so  that  five 
similar  ones  may  be  driven  by  the  primary 
at  the  same  time.  For  convenience  of 
handling  this  is  enclosed  in  a  wooden  box, 
28  in.  long  and  16  in.  high,  which  can  be 
readily  conveyed  from  place  to  place.  When 
in  use  it  is  placed  on  the  ground  near  the 


THE  MAGIC  CURRY  COMB. 

The  Magic  curry  comb,  of  which  an  il- 
lustration is  herewith  given, isbeing  put  on 
the  market  by  H.  S.  Howland,  Sons  &  Co., 


Toronto.  It  has,  it  is  claimed,  many  ad- 
vantages over  any  other  spring  curry  comb, 
and  is  considered  by  the  maker  to  be  the 
best  of  the  kind  ever  manufactured. 


ELECTRIC  BORING  MACHINE. 

IN  1889  Reska's  rotary  boring  machine, 
driven  by  haudraulic  power,  was  intro- 
duced at  the  Ischl  saltworks,  but  owing 
to  the  great  loss  of  pressure  and  large  con- 
sumption of  water  required  for  working  it, 
the  method  has  been  changed  to  one  of 
electric  driving  on  a  plan  designed  by 
Messrs.  Siemens  and  Halske.  The  primary 
dynamo,  of  the  type  SH5,  compound  wound, 
and  of  a  capacity  of  16  amperes  at  220  volts 
pressure,  is  temporarily  attached  to  the  fan- 
engine,  a  small  Mayer  water-pressure 
motor,  which,  at  23%  atmospheres  pressure, 
develops  an  effective  maximum  of  4-horse 
power    when    making  100   revolutions    per 


boring  machine,  the  motion  being 
communicated  tothe  latterby  a  short 
length  of  flexible  shafting.  The 
machines  in  use  are  of  two  kinds, 
an  older  one  with  hand-feed,  which 
has  been  rebuilt  for  the  earlier  hy- 
draulic-driven machine,  and  a  newer 
one  by  Messrs.  Siemens  and  Halske, 
in  which  the  feed  is  automatic.  In 
both,  the  hollow-drill  spindle  is 
driven  by  bevel  gearing,  reduc- 
ing the  rotations  of  the  flexible  driving 
shaft  from  140  to  200  per  minute  of  the 
tool,  which  is  a  spiral  drill  worked  dry  in  the 
ordinary  salt  marl  of  the  mine,  but  in  harder 
ground,  containing  gypsum  and  anhydrite, 
the  solid  spindle  is  replaced  by  a  steel  tube 
with  a  short  cutting  chisel,  connected  at  the 
back  with  a  force  pump  which  furnishes  a 
continuous  spray  of  water  at  the  cutting  face. 
The  rebuilt  machine  has  been  reduced  in 
weight  to  about  66'b ,  but  the  new  one, 
which  is  of  a  simpler  construction,  is  much 
lighter,  weighing  only  4olb.  The  speed 
realized  in  boring  is  from  4%  to  6  in. 
per  minute  in  salt  marls,  which  requires 
from  3  to  3^  amperes  of  current  at 
200  volts,  or  about  two-thirds  of  one  horse- 
power, but  when  the  ground  is  harder  from 
the  presence  of  much  gypsum  it  may  rise 
to  6  amperes.  When  hydraulic  power  was 
used  with  a  drawing  column  of  175m.  the 
pressure    at    the    boring   machine    was    10 


atmospheres,  indicating  a  loss  of  heat  in 
the  40mm.  conduit  pipes  of  7^  atmospheres. 
The  normal  consumption  of  water  was  100 
hectolitres  (2,200  gallons)  per  hour,  corres- 
ponding to  4  horse-power  gross,  or  allowing 
1  horse-power  for  friction.  3  horse-power 
net  at  the  machine.  As,  however,  only 
about  1  horse  power  is  found  to  be  neces- 
sary for  the  work,  the  useful  effect  was  r 
only  about  33  per  cent,  of  the  power  ac- 
tually employed.  The  ordinary  rule  of 
driving  at  Ischl,  when  double-handed  bor- 
ing is  used,  is  from  3.5  to  3.7m.  per  month, 
but  with  the  electric-driven  machine  from 
9  to  10m.  can  be  realised  in  the  same 
time  at  the  same  price  per  metre.  From 
fourteen  to  fifteen  holes  from  39  to  45m. 
deep  are  bored  during  the  shift,  and  the 
average  amount  of  ground  broken  by  each 
machine  in  the  shift  is  3.73  cubic  metres. 
The  size  of  the  level  is  1.2m.  broad  at  the 
top,  1. 6m.  at  the  bottom,  2m.  high,  and  giv- 
ing an  area  of  cross  section  of  28  square 
metres.  It  is  stated  that  the  same  principle 
of  driving  from  an  electric  motor  with  a 
flexible  shaft  has  been  successfully  applied 
by  Messrs.  Siemens  and  Halske  for  boring 
in  hard  rock. 


COATING  FOR  DAMP  WALLS. 

The  following  receipt  is  given  by  an  Eng- 
lish journal  for  a  composition  which  may  be 
used  as  a  damp  proof  coating  for  walls,  or 
for  repairing  stone  work,  or  for  molding 
statues  or  ornaments  :  30  parts  of  tin  are 
dissolved  in  40  parts  of  muriatic  acid,  and  30 
parts  of  salammonic  are  added.  A  powder 
composed  of  freestone,  50  parts  ;  zinc  oxide, 
20  parts  ;  pounded  glass,  15  parts  ;  pow- 
dered marble,  10  parts,  and  calcined  mag- 
nesia, 5  parts,  is  prepared  and  made  into  a 
paste  with  the  liqu  d  above  mentioned. 
Coloring  matter  may  be  added. 


IN  THE  HARDWARE  STORE. 

''  Quigley,"  asked  Secretary  Burgund, 
thai,  "  what's  that  noise  out  there  ? " 

"Ssh — !  Joe  Beck's  got  a  gun  customer, 
and  is  giving  him  the  shell  racket,"  whispered 
Quigley. 

"Huh  !  That's  no  pun,"  said  the  secretary, 
"  how's  this  ?  How  does  Arthur  Caldwell 
balance  his  accounts  ?  Ha  !  I  knew  you 
couldn't  get  that.  Why,  he  adze  them. 
Plane,  isn't  it  ?  And  Quigley,"  continued 
the  secretary,  "  wire  nails  so  high — " 

"  Oh  !  I  got  that,"  interrupted  Mr.  Quig- 
ley, "  because  there  wasn't  room  for  them 
anywhere  down  stairs  and  " — but  the  office 
door  closed  softly,  and  Quigley  went  out  and 
wept  bitterly. — Ex. 


*  GOOD  BOOKKEEPERS 


I 


often  go  astray 
_  in  the  prepara- 
tion of  Balance  Sheets,  Profit  and  Loss  Ac- 
counts, and  the  adjustment  of  Capital  Ac- 
counts. Unless  you  have  competent  inspec- 
tion the  errors  pass  uncorrected.  My  fcrte 
is  a  knack  for  dealing  with  them. 

AP      MFPF  Chartered  Accountant, 

■    Vji    liLTI     Auditor,  Trustee,  etc. 
32  Church  St.,  Toronto. 
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Perforated  Metals 

Steel      Iron       Brass 
Copper   Zinc       Tin 

For  All  Purposes 


MANUFACTURED    BY 


We  issue  a  special  catalogue  for  this 
line  with  full-size  cuts  of  perforations. 

Write  for  Catalogue 


The  B.  Greening  Wire  Go.  Ltd, 


THE 


t 


Universal 
VaRniSh 


Is  a  leader  for   Inside  or 
Outside  Work. 


A.    RAMSAY   &  SON 

MONTREAL. 
THE 

Best  Upsetter 

A  Poor  Upsetter  meaDs  to  the  black- 
smith who  buys  ojJDEAfcfla  it  money  thrown 
away.  In  the ^P^yX^r- long  run  it  don't 
pay  a  merchant /oSvJ^>  to  handle  goods 
that  are  not  sat-  ^G/^tfti "isfactory  to  his 
customers.  Jardir.e's  Patent  Tire  Upsetter 
is  reliable  and  durable,  and  moderate  in 
price. 


A.  B.  JARDINE  &  GO. 

Manufacturers  Blacksmiths'  Tools 
HESPELER,  ONT. 

1879 ESTABLISHED 1879 

Essex  Handle  and  Wood-Turning  Works 


You  can  make  no  mistake  by  placing  your  order  for 
Axe  Handles  with  us.  Our  Shaved  Pattern  Second 
Growth  Axe  Handle  is  undoubtedly  the  best  handle  in 
the  market.  Our  Polished  Octagon  Axe  Handle  cannot 
be  improved.  Our  Second  Growth  Oak  is  a  beauty. 
Our  timbers  the  toughest  and  patterns  the  best.  Ship- 
ment for  June  and  July  exceeds  three  thousand  dozen. 
Let  us  have  your  specification  for  future  shipment  now 
and  you  will  be  pleased. 

GARDNER  BROS.  &  CO.. 

ESSEX,   ONT. 


HAMILTON 


ONTARIO 


CHEAP 


FRESH 


RELIABLE 


Thorold 
Cement 


By  sending  a 

POST    CARD 


Estate  of  John  Battle 

Thorold 
Ont. 


Should  be  kept 

in  stock  by  all 

Hardware 

Merchants 


Prices  and  full 

particulars 

will  be  given. 


FOR   MASONRY  WORK  OF  ALL  KINDS 


ALL  BRISTLES 


used 


in 


BOECKH'S 


STANDARD  BRUSHES  are  bought  in  the  best  mar- 
kets and  are  of  the  very  highest  grade,  and  are  all  specially 
prepared  to  secure  the  best  results. 


CHAS.  BOECKH  &  SONS 


Sole  Manufacturers 


Office  and  Warerooms :    So  York  St. 
Factories  :    158  to  168  Adelaide  St. 


TORONTO,    ONT. 


TRADE    MARK. 


BLACK 
DIAMOND 


FILE 
WORKS 


21   to  43  Richmond  St.,  Philadelphia,  Pa. 

Gh  Sc  ZE3I.  ZB^T^HSTIETT, 

MANUFACTURERS   OF 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  Lightning  Sawfiles. 

AND 

EVERY   OTHER    DESCRIPTION    OF  SAW   FILES. 
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Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of  Hot    Pressed 
Nuts,  Square  and  Hexagon 


(^levrkson 


ACCOUNTANTS    .     .     . 

Established  1864. 

26  Wellington  St.  East,  TORONTO 

I'S  LIQUID  GLUE 

Received  the  Highest  Award 

WORLD'S  FAIR,  1893 

In  competition  with 

American  Glues 


THE  ART  METROPOLE,  Agents. 

131  Yonge  St.,  TORONTO. 

Pigou,  Wills  &  Laurence 


Limited. 


II  QUEEN  VICTORIA  ST.,    -    LONDON,  E.  C. 

Sole  makers  of  the 

"ALLIANCE" 

PRIZE  SPORTING  POWDER 

THE   TRADE   ONLY    SUPPLIED. 


Calcined  Plaster.         Sewer  Pipes. 

Chimney  Linings  and  Tops. 

Mortar  Stains.  Fire  Bricks  and  Clay. 

Enamelled  Porcelain  Sinks. 

English  and  Belgian  Portland  Cements 

and  General  Builders' 
and  Contractors'  Supplies. 


W.  McNally  &  Co. 

MONTREAL. 


INTERIOR  ELECTRIC  LIGHTING. 

THE  importance  of  a  thoroughly  diffused 
light,  if  injury  to  the  human  eye  is  to 
be  avoided,  is  a  point  apt  to  be  over- 
looked in  these  days  of  electric  and  incan- 
descent gas  illumination,  says  Industries  and 
Iron.  D  ffused  lighting  emanating  from  not 
too  brilliant  sources  is  better  in  every  way 
than  that  which,  though  equal  in  absolute 
quantity,  proceeds  from  intensely  bright 
points.  The  paralysing  effect  *nd  ultimate 
injury  to  the  eye  produced  by  frequent  ex- 
hibitions of  powerful  naked  lights  of  any 
kind  is  a  proof  of  this.  All  lights  of  great 
brilliancy  should  be  placed  above  the  ordin- 
ary line  of  vision  and  ought  to  be  suitably 
shaded. 

It  is  well  known  that  by  mixing  two 
properly  chosen  spectrum  colors,  white  light 
can  be  formed,  and  the  whiter  the  resultant 
light  the  more  blue  and  violet  there  is  in  its 
spectrum.  There  is,  therefore,  a  large  quan- 
tity of  blue  and  violet  rays  in  the  electric 
light.  It  has  been  shown  that  the  well- 
marked  color  of  light  from  an  electric  arc 
between  carbon  points  is  due  to  incandes- 
ence  of  the  carbon  vapor  occupying  the 
space  between  the  two  electrodes.  This 
space  constitutes  the  true  arc,  the  space 
being  filled  with  the  carbon  vapor,  which 
has  a  brilliant  violet  color.  It  would  be  cor- 
rect to  say  that  the  arc  light  is  mainly  an  in- 
candescent light,  as  the  effect  is  produced 
by  a  layer  of  carbon  being  constantly  evapo- 
rated at  an  extremely  high  temperature. 
Therefore,  the  light  of  the  carbon  arc  is  not 
and  cannot  be  white,  although,  as  we  have 
just  mentioned,  the  very  fact  of  violet  being 
present  in  large  proportions  gives  it  an 
apparent  whiteness  which  is  so  delusive. 
The  light  is  really  violet-tinted  owing  to  the 
carbon  vapor  usually  present  between  the 
carbon  poles. 


Wagner,  Zeidler  &  Co.,  proprietors  of  the 
Dominion  Show  Case  Works,  Toronto  Junc- 
tion, received  word  from  Ottawa  last  week 
that  their  tender,  which  is  some  thousands, 
for  finishing  the  woodwork  in  the  new 
Armory  building,  Toronto,  has  been  ac- 
cepted. 


Arbenz's  BAzp 


For 

sale  by 
the  trade. 


With   Interchangeable  Blades. 

The  Best,   Most  Reliable,  Easiest 
and  Cheapest  Hig-h-Class 
Razors  in  the  World. 


LAMPLOUGH  &  McNAUGHTEN 


DOWSWell  BRoS. 

HAMILTON,  ONTARIO 


MANUFACTURERS    OF 


Clothes  Wringers,  Mangles, 
Churns,  Washing  Machines,      * 
and  Household  Specialties 


Prices  are  low  but  you  will  find 
our  goods  first-class.  Send  for 
Catalogue 


Eastern  Agents 


L, 


&  SON,  -  Montreal 


Canada  Iron  Furnace  Co,,  Ltd. 


Manufacturers  of 


CHARCOAL  PIG   IRON 

MONTREAL. 
brand  "  C.  |.  F/'THREE  RIVERS 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO.  E,  DRUMMOND, 


Managing  Director  and  Treasurer 


GET  THE  NAME  STRAIGHT. 


FRENCH 

creu 

JOHN 

LUCAS 

&CO. 


the  old  ordi- 
nal and  only 
Reliable. 
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Gem  and  H.  Boker, 
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THE  ARTIFICIAL  WATERWAYS   OF  CANADA. 

By    W.   L.   E. 

IN  MORE  efficient  waterways  reposes  the  solution  of  the 
problem  of  low  freights.  The  question  of  low  freights 
is  local  to  no  one  country  j  nor  to  one  continent,  for  that 
matter.  In  Europe,  in  Asia,  in  America,  men  are  applying 
themselves  with  more  or  less  zeal  to  the  task  of  securing  the 
desideratum  with  the  factors  recognized  to  be  the  most 
potent. 

Canada,  always  in  the  van  in  matters  of  transportation, 
is  an  active  participant  in  the  world-wide  agitation  that  is  going 
on  for  greater  efficiency  of  the  waterways.  And  well  might 
she  be.  Like  unto  her  no  country  has  been  so  blessed  with  a 
natural  system  of  inland  navigation. 

But  when  Nature  made  the  rivers  and  lakes  of  our  great 
inland  waterways,  she  bequeathed  to  man  certain  duties,  the 
performance  of  which  were  necessary  before  he  could  enjoy 
to  the  full  her  beneficence.  These  were  the  deepening  of 
shallows  and  the  building  of  canals  to  circumnavigate  cataracts 
and  rapids.  To  the  task  thus  assigned  him,  Young  Canada  has 
not  been  remiss.  Rivers  and  harbors  have  been  dredged,  and 
canals  have  been  built. 

Canal  building  in  Canada  may  be  said  to  have  been  first 
seriously  undertaken  in  1826,  when  the  building  of  the  Rideau 
canal,  which  had  been  suggested  in  1812  for  military  purposes, 
in  order  to  connect  Montreal,  by  the  waters  of  the  Ottawa,  with 
Kingston,  on  Lake  Ontario,  was  begun.  The  canal  was 
finished  in  1834.  Circuitous  indeed  was  the  way  in  which 
the  desideratum  was  to  be  secured,  but  it  was  bred  of  the 
necessities  of  war  times  when  the  St.  Lawrence  was  a 
risky  waterway  to  travel.  The  length  of  this  canal  and 
its  water  stretches  is  over  126  miles,  while  to  reach  Montreal 
from  Kingston,  via  it  and  the  Ottawa  river  and  its  system 
of  canals,  means  the  traversing  of  over  245  miles.  This 
system  was  held  by  the  Imperial  Government  till  1856  for  pur- 
poses of  defence,  when  it  was  handed  over  to  the  Canadian 
authorities.     The  depth  of  water  on  the  Rideau  is  five  feet. 

The  chief  canal  system  of  the  country  is,  of  course,  that 
known  as  the  St  Lawrence.  From  the  Straits  of  Belle  Isle  to 
Port  Arthur,  the  beginning  and  ending  respectively  of  the  St. 
Lawrence  system  of  inland  navigation,  the  distance  is  2,260 
miles,  and  of  this  distance  71^  miles  consist  of  canals.  These 
canals  are:  Lachine,  8}4  miles;  Beauharnois,  11^  miles; 
Cornwall,  n}4  miles;  Farran's,  ^mile;  Rapide  Plat,  4  miles  ; 
Galops,  iy%  miles;  Welland,  27  miles;  Sault  Ste.  Marie 
(Canadian),  2/s  mile. 

The  Chambly  canal  system  extends  from  the  Rivers  St.  Law- 
rence and  Richelieu,  46  miles  below  Montreal,  into  Lake 
Champlain,  a  distance  of  81  miles.  The  canal  proper  is  12 
miles  long  and  its  depth  of  water  seven  feet.  By  this  system 
access  is  had  to  the  Hudson  river  and  thence  to  New  York. 

The  Ottawa  river  canal  system  connects  Montreal  and  the 
city  of  Ottawa.  The  canals  on  this  system  are  Ste.  Anne's, 
Carillon  and  Grenville,  and  their  aggregate  length  is  scarcely 
two  miles.  At  Ottawa,  as  already  pointed  out,  the  system  con- 
nects with  the  Rideau  river  and  the  Rideau  canal,  which  runs 
to  Kingston.  Depth  of  water  on  the  sill  on  these  three  canals 
is  nine  feet. 

The  Culbute  locks  and  dams  in  the  Upper  Ottawa  river 
comprise  two  locks  and  three   continuous   dams,  all   built    of 


wood,  and  reduce  the  Chaudiere,  the  Des  Chenes,  the  Chats 
and  other  rapids  there  to  smooth  water,  and  make  the  river 
navigable.     Depth  of  water,  five  feet. 

The  construction  of  the  Trent  Valley  system  of  canals,  which 
have  proved  the  source  of  much  debate  among  politicians,  was 
conceived  by  the  generation  preceding  the  present.  Construction 
was  begun  in  1837.  Since  then  work  has  been  done  on  various 
sections,  but  still  completion  seems  to  be  a  long  way  off.  At 
present  the  system  is  only  efficient  for  local  use.  Its  purpose  is 
to  connect  Lakes  Ontario  and  Huron,  and  the  distance  between 
the  two  is  235  miles,  of  which  155  miles  are  available  for  light 
draught  vessels.     The  depth  of  water  on  sill  is  five  feet. 

The  Murray  canal  is  the  youngest  but  one  of  Canada's 
canals.  It  cuts  across  the  Murray  isthmus,  is  five-and-a-half 
miles  long,  has  a  depth  of  12^  feet,  has  no  locks,  and  was 
opened  in  April,  1890. 

The  Burlington  canal  connects  Lake  Ontario  and  Burlington 
bay  and  is  half  a  mile  long. 

The  St.  Peter's  canal,  Cape  Breton,  Nova  Scotia,  gives 
access  from  the  Atlantic  to  the  Bras  D'Or  lakes,  and  is  2,400 
feet  long,  with  18  feet  of  water  on  sill. 

The  Sault  Ste.  Marie  canal,  although  Canada's  baby  canal,  is 
the  most  perfect  in  the  Dominion's  system.  Its  construction  is 
now  practically  complete.  There  is  one  lock  900  feet  long  and 
60  feet  wide  with  a  depth  of  water  on  the  sills  of  20  feet  3  inches 
at  the  lowest  recorded  water  level.  The  length  of  the  canal  is 
two-thirds  of  a  mile,  and  its  total  cost  about  $3,000,000. 

Canada's  canal  system  had  cost  her,  up  to  the  30th  June, 
1893,  a  total  of  $71,310,793.     It  was  expended  as  follows  : 

Lachine  cana! $  9,686,684 

Beauharnois  canal 1,611,690 

Soulanges  canal  (under  construction) 291,572 

Williamsburg  canal  (being  enlarged) . .  2,940,551 

Cornwall  canal                  "           "          . 4,649,575 

St.  Lawrence  river  canals,  surveys,  etc     943,178 

Murray  canal ' 1,247,470 

Welland  canal ....          23,762,295 

Sault  Ste.  Marie  canal  (under  construction)         i>475>344 

Ste.  Anne's   canal 1,170,216 

Carillon  and   Grenville  canal         4>°25,553 

Culbute  canal 379>494 

Rideau  canal  (including  Perth  branch) 4,560,286 

Trent  canal 1,088,484 

St.  Ours  lock 121,538 

Chambly    canal 637,2^7 

St.  Peter's  canal     °45i995 


Total $59,210,132 

In  addition  to  the  above  there  has   been  expended  from  in- 
come : 

Renewals $  1,941,198 


Repairs        

Staff  and  maintenance 


4,550,802 
5,608,661 


Grand  total %lii^^il^1 

Large  as  is  the  above  total  expenditure,  it  will  be  much 
larger  before  many  years  if  the  present  position  of  the  public 
mind  towards  increasing  the  efficiency  of  the  canals  already  ex- 
isting, let  alone  the  construction  of  new  ones  agitated,  is  any 
criterion. 

When  the  St.  Lawrence  system  of  canals  was  designed,  it  was 
contemplated  to  afford  a  depth,  at  all  stages,  of  nine  feet.  The 
inadequacy  of  such  a  depth  is  well  known.  In  187 1  it  was 
decided  to  enlarge  the  canals  on  this  system,  in  order  to  afford 
a  navigable  depth  of  twelve  feet  throughout.  Subsequently, 
however,  it  was  decided  that  the  depth  should  ultimately  be  in- 
creased to  accommodate  vessels  of  14  feet  draught.  This  was 
over  twenty    years    ago,   and    although    the    practical   work  of 
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deepening  the  canals  to  14  feet  has  been  going  on  at  various 
periods  since  then,  the  undertaking  is  far  from  complete,  the 
Lachine  canal  being  the  only  one  in  the  system  that  has  yet 
been  deepened  to  14  feet,  the  others  still  having  a  depth  of  but 
nine  feet.  All  the  locks  are  built  to  accommodate  vessels 
drawing  14  feet  of  water.  A  few  weeks  ago,  it  will  be  remem- 
bered, the  Dominion  Government  let  a  contract  for  the  deepen- 
ing of  the  Lachine  canal  to  15  feet.  The  agitation,  now  active, 
for  the  deepening  of  the  canals  on  the  St.  Lawrence  river  to  20 
feet,  needs  only  to  be  merely  mentioned  here.  The  Welland 
canal  is  navigable  to  vessels  of  14  feet  draught,  so  that  the  only 
barrier  to  vessels  of  a  like  draught  going  through  from  Port 
Arthur  at  the  head  of  Lake  Superior  to  Montreal,  or  to,  in  fact, 
Liverpool,  is  the  St.  Lawrence  river  canals. 

The  following  table  shows  the  tons  of  freight  passing 
through  each  canal,  the  tolls  collected,  and  the  number  of  trips 
of  vessels  through  each  canal  for  the  year  ending  December  31, 
1893: 


NAME    OF    CANAL. 


-St.   Lawrence    canals. 


Lachine  "\ 

Beauharnois      I  , 
Cornwall 
Williamsburg  J 

Welland 

Chambly  . 

Ste. 

Carillon  ^-Ottawa  River  canals 

Grenv 

Rideau. 

Murray  . . . 

Trent 

Ste.  Peter' > 


Anne's  *1 
illon  VC 

nville       J 


Tons  of  traffic 
passing 
through. 


966,755 


955,554 
270,766 

647,011 

93,366 
i3,729 
22,513 
59,042 


Tolls    col- 
lected. 


$66,067 

195,803 
20,959 

43,c66 

4,987 
585 
725 

3,i55 


Number    trips 

vessels  passing 

through. 


2,615  . 
2,696 

2,667 

2.690 

843 

1,291 


Compared  with  the  previous  year  there  was  in  1893  an  in- 
crease of  2,257  in  the  total  number  of  vessels  passing  through 
the  canals  of  the  country,  1,931  in  number  of  Canadian  vessels 
and  326  in  number  of  United  States  vessels.  The  tonnage  in- 
creased by  300,190  tons.  The  increase  in  the  quantity  of 
freight  carried  was  129,210  tons,  and  in  the  number  of  passen- 
gers 6,103.  Both  the  total  tonnage  and  number  of  passengers 
carried  was  the  largest  recorded.  The  revenue  received 
by  the  Government  last  year  from  the  different  canals  aggre- 
gated $357,090.  This,  while  the  largest  since  1884,  is  not  the 
largest  since  Confederation.  The  greatest  aggregate  was  in 
1874,  when  the  total  receipts  were  $510,000. 

Much  as  Canada  has  done  of  the  work  allotted  her  by 
Nature,  there  is  yet  much  to  be  done.  We  are  now  in  the 
morning  of  a  canal-building  and  canal  improving  era  born  of 
the  necessity  of  cheaper  transportation  to  the  seaboard  of  the 
grain  and  produce  of  the  interior  of  the  continent.  And  Canada 
cannot  afford  to  take  her  ease  in  the  matter.  Her  first  duty  in 
the  premises  is  to  complete  the  deepening  of  the  St.  Lawrence 
river  canal  system  to  fourteen  feet.  That  accomplished,  many 
vessels  that  are  now  prohibited  from  doing  so,  through  insuffi- 
ciency of  water,  would  then  be  able  to  get  through  to  Mont- 
real and  to  the  side  of  the  Atlantic  liners  without  breaking  bulk. 
This  needs  to  be  done  quickly.  By  the  time  that  is  done  we 
shall  probably  have  gathered  sufficient  data  to  determine  how 
much  further  we  shall  be  warranted  in  going  in  acquiring  a  still 
greater  depth  in  our  canal  system. 


> 


OXFORD  warm  air  FURNACES 

TRIED  and  TESTED.       NEVER    HAS   ONE    FAILED. 


FOR  COAL 


ARE  THE  MOST  MODERN  FURNACES  IN  THE  MARKET. 


FOR  WOOD. 


Coal  Furnaces . , 

Have  Heavy  Sectional  Fire  Pot. 
Extra  Heavy  Base  and  Ash  Pit. 
Rotating  Bar  Dumping  and 
Anti-Clinker  Grate.  Remov- 
able Grate  Frame.  Large  Com- 
bustion Chamber.  Heavy  Steel 
Plate  Radiator  with  Cast-iron 
Top  and  Bottom. 


Furnaces , , 


Have  Ash  Pit  Section  of  Extra 
Heavy  Corrugated  Iron.  Heavy 
Grate  especially  adapted  for 
Wood  Burning.  Double  Steel 
Radiator  (of  original  construc- 
tion) and  Steel  Fire  Box  Dome 
which  heat  quicker  than  Cast 
Iron. 


GAS  AND  DUST  TIGHT. 


COAL  FURNACES  MADE  IN  6  SIZES. 


Cyclone  Steel  Radiator. 
WOOD  FURNACES  IN  3  SIZES 


WARRANTED   THE   BEST   IN   CANADA. 

SEND    FOR    CATALOGUE    AND    TESTIMONIAL    BOOK. 


MANUFACTURED    BY 


IHE  GURNEY  FOUNDRY  CO.,  ltd.,  T 


ORONTO 
ONT. 


THE  GURNEY-IWASSEY  CO.,  ltd.,  M 


ONTREAL 
QUE. 
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BUSINESS  CHANGES. 

DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES. 

A  SWEET  &  CO.,  general  merchants, 
Winchester,  have  called  a  meeting 
•   of  their  creditors. 

T.  M.  Webber,  carriage-maker,  New  Dun- 
dee, has  assigned. 

John  Howell,  blacksmith,  Vernon,  has 
called  a  meeting  of  creditors. 

Merritt  Cochrane,  agricultural  imple- 
ments, Durham,  has  assigned. 

P.  Chenette,  general  merchant,  Cache 
Bay,  has  assigned  to  Z   Mageau. 

Robert  Houston,  oil  operator,  Petrolea, 
has  assigned  to  W.  H.  Hammond. 

"A.  A.  Cautin,  hardware,  etc.,  Quebec,  is 
preparing  a  statement  of  his  affairs. 

L.  N.  Castonguay,  general  merchant, 
Montebello,  Que.,  has  compromised. 

John  Ewans,  harness  maker,  Huntsville, 
has  assigned  to  Sheriff  J.  W.  Bettes. 

A  demand  of  assignment  has  been  made 
upon  Ehenne  Boucher,  hardware  merchant, 
Sherbrooke. 

PARTNERSHIPS  FORMED  AND  DISSOLVED. 

The  Yale  Co-operative  Store,  Thornburn, 
N.  S.,  has  dissolved. 

Read  &  Eyer,  lumber,  Toronto,  have  dis- 
solved.    J.  H.  Eyer  continues. 

Elliott  &  Son,  painters,  etc.,  Toronto, 
have  dissolved  ;  each  continues. 

James  Brooks  &  Co.,  plumbers,  Halifax — 
Co-partnership — registered,  James  Brooks 
only. 

D.  H.  Currie  &  Co.,  general  store,  Not- 
tawa,  have  dissolved.  D.  H.  Currie  con- 
tinues. 

Brown,  Munro  &  Co.,  commission  agri- 
cultural implements,  Wolfville,  N.  S.,  have 
dissolved. 

Webber  Bros.,  boiler  makers,  Dartmouth, 
N.S.,  have  dissolved.  A.  A.  Webber  con- 
tinues under  his  own  name. 

Beandry  &  Page,  hardware,  Three  Rivers, 
Que.,  have  dissolved,  and  have  been  suc- 
ceeded by  Bandry  &  Jourd.an. 

Fraser  &  Lloyd,  general  merchants,  Pem- 
broke, Que.,  have  dissolved.  They  have 
been  succeeded  by  Chas.  Fraser  &  Son. 

Edward  Rea  and  Wm.  Skead  have  regis- 
tered a  partnership  in  Montreal  to  carry  on 
business  as  plumbers  under  the  style  of  Rea 
&  Skead. 

A.  Crepean  and  Oscar  Ducharme  have 
registered  a  partnership  in  Montreal  to 
carry  on  business  as  furniture  dealers  under 
the  style  of  Crepean  &  Cie. 

W.  J.  Burt  and  J.  M.  A.  L.  Rousseau 
have  registered  a  partnership  in  Montreal 
to  carry  on  business  as  electricians  under 
the  style  of  Burt  &  Rousseau. 

A  copartnership  has  been  registered  by 
S.  R.,  O.  G.,  and  S.  O.  G.ffen  to  carry  on 


business  as  general  merchants  in  Isaacs 
Harbor,  S.  N.,  under  the  style  of  S.  R.  Giffen 
&  Sons. 

A  co-partnership  has  been  registered  in 
Louisburg,  N.  S  ,  by  D.  I.  &  Norman  Mc- 
Donald to  carry  on  business  as  general  mer- 
chants under  the  style  of  McDonald  &  Co. 

CHANGES. 

T.  Turner,  blacksmith,  Bismarck,  is  giving 
up  business. 

Oxford  Foundry  Co.,  Oxford,  N.S.,  has 
sold  out  to  F.  T.  Mumford. 

Francis  T.  Mumford,  machinist,  Dart- 
mouth, N.S.,  has  removed  to  Oxford. 

Jessup  &  Rusk,  general  merchants,  Cache 
Bay,  are  starting  into  business. 

Moncrief  &  Bryson  is  the  name  of  a  new 
store  and  tinware  firm  that  is  starting  up  in 
Kingston. 

SALES   MADE   AND   PENDING. 

The  assets  of  T.  L.  Clarke,  nickel  plater, 
Montreal,  have  been  sold. 

Andrew  McArthur,  carriage  maker,  Dun- 
dalk,  is  advertising  business  for  sale. 

The  stock,  etc.,  of  J.  T.  Chant,  Mono  Road 
Station,  is  advertised  to  be  sold  by  auction. 

The  business  of  the  late  J.  J.  Campbell, 
general  merchant,  Iona  Station,  is  adver- 
tised for  sale. 

The  stock  of  J.  C.  Mallette,  general  mer- 
chant, Bedford,  Que.,  has  been  sold  at  45c. 
on  the  dollar. 

General  stock  of  B.  Grennan,  general 
merchant,  Orillia  and  Aurora,  is  advertised 
for  sale  by  auction  10th  inst. 

The  stock  of  A.  C.  Fraser,  wholesale  and 
retail  hardware  and  coal,  is  advertised  to  be 
sold  by  auction  on  the  10th  inst. 

FIRES. 

The  Bryan  Manufacturing  Co.,  Colling- 
wood,  has  been  burned  out. 

The  stock  of  D.  G.  Cooper,  saw  mill  and 
lumber,  Collingwood,  was  burned. 

Joseph  Riley's  grain  elevator  at  Cypress 
Rivet,  N.W.T.,  has  been  burned ;  loss, 
$9,000 ;  insured. 

Clarke  &  Lomsbury,  commission  and 
agricultural  implements,  Bathurst,  N.B., 
have  been  burned  out. 

The  stock  of  C.  Nicholas,  general  mer- 
chant, Cedar  Springs,  was  damaged  by  fire 
to  the  extent  of  $400  the  other  night  ;  cause, 
lamp  explosion  ;  insured. 

These  general  merchants  have  been 
burned  out  in  Bathurst,  N.B. :  James  But- 
timer,  Jacob  White  and  Samuel  Williamson. 
The  first-named  was  uninsured. 

DEATHS. 

George  McSherry,  plow  manufacturer, 
Ingersoil,  is  dead. 

Robert  Adams,  general  merchant,  New 
Glasgow,  is  dead. 

SITUATIONS  WANTED. 


Advertisements  under  this  heading,  two  cents  per  word 
each  insertion,  payable  in  advance. 

WANTED,  BY  A  YOUNG  MAN  WITH  SEV- 
eral  years'  experience,  a  situation  in  a  hardware 
warehouse.  Best  of  references.  Apply  to  J.  A.,  Hard- 
ware Office. 


SITUATIONS  VACANT. 


HARDWARE  CLERKS-INCREASE  YOUR  IN- 
COME by  showing  The  Hardware  Dealer's  Maga- 
zine to  your  local  hardware  merchants  and  manufac- 
turers. Subscription  $1.00  a  year.  Liberal  commission. 
For  sample  copy,  terms,  etc.,  address  D.  T.  Mallett, 
Publisher,  78  Reade  St.,  N.Y. 


Pickard's  Pat,  Sink  Strain 

Has  been  a  great  seller  with 
agents.     We  manufacture 
agents'  specialties. 

Address  ARMOUR  MFG.  CO. 

342  Yonge  Street,  TORONTO,  ONT. 


OUR  SALES  OF 


"BDRHAM" 


Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  other 
Try  it  and  be  convinced 


Sole  Consignees  for  Canada, 


NlcRAE  &  GO.,  OTTAWA 


'  tft/JI-0    fO-PAV   -fH£rJ, 
*    ^<FJO(v/G   AinIP  sdfte:, 
U/lfH  A    fl&r-J    ANP 

awpve-    f3AS£." 

I  DO  YOl/? 

tizdi/erlL  semati' 
•$»     in    the     «$• 

£OJSfTF^CT~ 

To  ^  on* -ro 

cut 11  brtng  yocc- 
fenders/ram  the 
desl  contractors. 


Books  for  Retailers 

Published  for  the  good  of  the  trade. 


Ideas  for  Hardware  Merchants 

As  its  name  implies  it  is  full  of  ideas 
for  the  retail  hardware  merchant. 

PRICE,  50   CENTS  (Half  Priee) 

Buying",  Handling"  and  Selling  of  Tea 

Being   the    experience   of    the    most 
prominent  and  successful  merchants. 

PRICE,    35    CENTS. 

Pitfalls  of  the  Dry  Goods  Trade 

This  is  another  batch  of  Prize  Essays 
full  of  valuable  information. 

PRICE,  10  CENTS 

Sent,  postpaid,  on  receipt  of  price. 


HARDWARE  MERGttANT 

TORONTO. 
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HARDWARE. 


TELEPHONE    1780. 


J.  H.  FARR  &  CO.  "-ffiiif  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,   Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 


8  to   16    MORSE    STREET, 


TORONTO,    ONT, 


For  Iron  Fencing 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


WADE  &  BUTCHER, 
SHEFFIELD,  ENGLAND. 


W.  &  S.  BUTCHER,  Sheffield,  England,  Makers  for  over  ONE  HUNDRED  YEARS 

of  the    celebrated    "WADE    &    BUTCHER"     Razors,    and    the    Original   Manufacturers 
of  Hollow  Ground  Razors,  can  with  confidence  highly 


recommend  their  goods  and  particularly  their 


Brand  as  being  the  most  perfect  Extra  Hollow  Ground  Razors  ever 
manufactured  and  especially  suited  for  the  use  of  Barbers  and  for  priv- 
ate use.  Genuine  Razors  are  marked  with  one  of  the  following  Corpor- 
ate Trade  marks  : 


OR 

FOB  SALE  BY  ALL  DEALERS  IN  HARDWARE,  CUTLERY  and  FANCY  GOODS 


OR 


©m »jB 

JAMES  HUTTON  &  CO.,  Agents, 


Montreal 


CURRENT    MARKET    QUOTATIONS 


METALS. 


Tin. 

Lamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  ..20,    21 
Straits "     ■•••  20.    21 

Tin  Plates—  Charcoal  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes $5  50  $5  75 

IX             "           6  75    7  00 

I.X.X.,       "           8  00    8  25 

RaTen  &  P.D.  Grades— 

I.C.,  usual  sizeB 3  75    4  00 

r  X               "              4  75     5  00 

tV'x          "              5  75    6  00 

I.XXX.,     "             6  75    7  00 

D.C.,12$Xl7         3  50    3  75 

DX            4  50    4  75 

D.'xix.'       "            4  75    5  CO 

Note. -Other  brands  might  be  shaded 

by  25c.  per  box. 

Coke  Plates— Bright 

Bessemer  Steel— 

I.C.,  usual  sizes   3  3b    d  50 

I.C.,  special  sizes 3  60    3  75 

Charcoal  Plates— Terne. 

Dean  or  J.G.  Grade— 

I  C.  20  X  28,  112  sheets   . .     6  50    6  75 

IX.  Terne  Tin 8  75    9  00 

Old  process  I.C 13  00 

"    r      «      I.X '. 16  <><• 

Charcoal  Tin  Boiler  Plates. 

Cooklev  Grade—  Per  lb. 

X.X.",  14x56,  50  sheet  bxs  ) 

14x60,  "  >  6c,    6}c 

Hx65.  ) 

Tinned  Plates 

72x30  up  to  24  gauge 6$    6$ 

26        "     6}    7 

28        "     7J    7J 

Iron  and  Steel. 

Ro no  Pricfi 

Common  Bar,  per  100  lb    ..  $1  85  1  90 

Refined      "               "             ..     2  35  2  65 

BorseShoe  "          "             ..    2  60  2  75 

Band              "          "             ..    2  25  2  30 

Hoop              "            '            ..     2  25  2  30 

Swedish        "          "            ..     4  00  4  25 

Sleigh  Shoe  Steel 2  50 


Tire  Steel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb   0  10    0  14 


Russian  Sheet 

Tank  Platesl-5  and  thicker 


0  10$  0  11 
2  00  2  25 


Boiler  Rivets 4  50  5  00 

Boiler  Tubes. 

i-inoh    lOJc 

-inch  13$ 

Steel  Boiler  Plate. 

\  inch  $2  45 

16    "      2  35 

%      "      ndthicker 2  25 

Sheet  Iron, 

i  to  20  gauge  2  50 


22  to  24 
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2  35 
2  45 
2  65 


Canada  Plates. 

Alldull 2  50    2  55 

$  polished 2  55    2  60 

All  Bright  2  85 

Iron  Pipe. 

Wrought  67$  to  70  p.c. 
Galvanized,  45  to  50  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  57$  p.c. 

Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 4$,  4} 

26  gauge,  "       4},  5 

28     "  "       5,    oi 

Gordon  Crown— 

16  to  24  gauge,  per  lb  41,4$ 

26  gauge,  "         4$,  4} 

28      "  "  4},  5 

Hole— Cheaper  grades  about    $  cen 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 6    6  3-5 


1 

5-16  ' 

% 

7-16 

H 

% 


*i    4J 


4i 
..4$ 

...  3i 


2i 

....2  4-5 


Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  It    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 


u 

i 

31 
3 

2§ 
5  90 
2  70 


0  50 


1  10 


Copper — Ingot. 

English  B.  S  ton  lots  0  10$  0  11 

Lake  Superior  0  10$  0  11 

Bolt  or  Bar. 

Cut  lengths,  round,  $  to  3  in  .  $0  20  $0  22 
"  round  &  square 

1  to  2  in 0  19    0  21 

Vole — Complete,  lengths  abou  fifteen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

Untinned,  14  oz,  and  light, 
16  oz,  14x48  and  14x60 $0  14    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  14$  0  16$ 

Note — Extra  for  tinning,   2  cents  per 

pound,  and  tinning  and  half  planishing 

3  cents  per  pound. 

Planished  and  tinned,   14x 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 

4x6  ft,  25to301bea,  perlb..  0  16    0  17 
"        35  to  45      "  "        ..0  14$  0  15$ 

"       50  lb  and  above  per  lb  0  14    0  14$ 
Boiler  A  T.  K.  Pitts 

Plain  Tinned   perlb 0  19 

Spun  "         0  23 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  18  0  20 

27  to  30      "      ..  0  20  0  21 

"        30  and  up 0  23  0  26 

Sheets,  hard-rolled  2x4  ft...  0  21  0  23 

Zinc  Spelter. 

Foreign,  per  lb 0  04$  0  04} 

Domestic    "     0  04$  0  04$ 

Zinc  Sheet. 

5  owt  casks 0  04} 

Part  casks 0  05 

Lead. 

Imported  Pig.  per  lb 0  2}    0  023 

Domestic  "      0  02§ 

Bar,  1  pound 0  04$ 

Sheets,  2$  lbs,  sq.  ft,  by  roll  0  04$  0  04} 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  041  0  04$ 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  par  lb  and  30  p.c. 
discount. 


Note— Cut  lengths,  net  price  ton  lots 
30  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  7$c. 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  13$  0  14 

Standard  0  12$  0  13 

Wire 0  17    0  19 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's, perlb  $0  10    0  10$ 

Other  makes"     0    9$  0  10 

White  Lead. 

Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  cwt  4  50  4  50 

No.  1  Do "  4  25 

No.2  Do "  4  (JO 

No.3  Do "  3  75 

Prepared  Paints. 

(In  1,  $  and  1  gallon  tins.) 

Pure,    per  gallon $100 

2nd  qualities    "      0  90 

Barn  (in  bbls) 0  80      0  90 

Colors  in  Oil. 

(25  lb  tins,  Standard  Quality.) 

Venetian  Bed,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green   0  09 

Chrome    "         0  08 

French  Imperial  Green  0  19 

Colors,  Dry 

Yellow  0chre(J.C.)bbls,p.cwtl  35  1  4U 
"      (J.F.Ii.S.)"        "  2  75 

"  Boyal  "  "  1  10  l  15' 
Venetian  Red,  (best)  "  "  1  80  l  90 
English  Oxides  per  cwt  3  00  3  25 
American      "      )      ,.        ,,  i  oe  i   on 

Canadian    "J  1  2b  l  90 

Paris  Green,  perlb 0  15    0  16 

Burnt  Sienna,  pure,  per  lb  0  08} 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  Black  "      0  09 

Chrome  Yellows  "      0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greens  "      0  12 

Golden  Ochre  0  03} 
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Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  69 

Extra        '  "        0  90 

Brown  Japan  "        0  65 

Brown  Japan,  Turpentine  p.  gal.  0  85 
No.  1  Carriage  •'       1  30 

Gold  Size  Japan       per  gal.  1  00    1  20 
Pure  Orange  Shellac       "       195    2  05 

Hard  Oil  Finish       130 

Oil  Shellac 1  40 

White  Shellac 2  25 

Linseed  Oil  (in  bbls) 

Raw,    per  gal 0  53 

Boiled        "       0  56 

Turpentine  (in  bbls) 
Selected  Packages,  per  gal    0  40    0  41 

Castor  Oil. 
Best,  perlb 0  06|  0  07 

cod  on. 

Cod  Oil,  per  gal 0  50    0  51 

Glue  (in  bbls) 

Common,  0  07}  0  08 

French  medal 0  09J  0  C9J 

Cabinet,  sheet 0  11    0  12 

White, extra  0  16    0  18 

Gelatine  0  20    0  30 

Strip   0  16    0  18 

Coopers    0  19    0  20 

A  1  clear  0  09 

Liquid  Glue— F.  LePage's,  dis.  20  to 
25  per  ct.  off  list ;  Munn's,  dis.  25  to  30 
per  cent,  off  list. 


HARDWARE. 

Ammunition — Cartridges. 

B.  B.  Caps,  50  and  5  per  cent. 

Him  Fire  Pistol,  dis.40to  45  p.c.  Amer. 

Rim  Fire  Cartridges,  Dom.  50&5p.c. 

Rim  Fire,  Military,  net  list,  Amer. 

Central  Fire  Pistol  &  Rifle,  15  to  18  per 
cent.,  Amer. 

Central  Fire  Cartridges,  pistol  sizes, 
Dom.  30  per  cent. 

Central  Fire  Cartridges,  Bporting 
and  military,  15  and  5  per  cent. 

Central  Fire,  Military  and  Sporting, 
Amer.  net  list.  B.B.  Caps,  discount 
45  p.c.    Amer. 

Loaded  and   empty  Shells,  "  Trap  " 
and  "  Dominion  '    grade, 25  p.c 
Shot. 

Canadian,  common,  20  per  cent. 

Brass  Shot  Shells,  55  and  10  p   c. 

Primers,  30  per  cent. 

Wads. — Baldwin's. 

per  lb 

Best  thick  white  felt  wadding, 
in  Jib.  bags 1  00 

Best  thick  brown  or  grey  felt 
wads,  in  J  lb.  bags 0  70 

Best  thick  white  card  wads,  in 
boxes  of  500  each,  12  and 
smaller    gauges 0  99 

Best  thick  white  card  wads,  in 
boxes  of  500  each,  10  gauge 0  35 

Best  thick  white  card  wads,  in 
boxes  of  500  boxes.  8  gauge 0  55 

Thin  card  wads  in  boxes  of  1000 
each,  12  and  smaller  gauges...    0  20 

Thin  card  wads  in  boxes  of  1000 
each,  10  gauge 0  25 

Thin  card  wads  in  boxes  of  1000 
each, 8  gauge 0  45 

Chemically  prepared  black  edge 
grey  cloth  wads,  in    boxes  of  p.  M 
250  each- 
Hand  smaller  gauge 0  65 

9  and  10  gauge  0  75 

7  ana  8  gauge 0  90 

5  and  6  gauge 1  10 

Superior  chemically  prepared 
pink  edge,  best  white  cloth 
wads,  in  ooxes  of  250  each — 

11  and  smaller  gauge 1  15 

9  and  10  gauges 1  40 

7  and  8  gauges 1  65 

and  6  gauges 3  90 

Anvils 

Per  lb 0  10    0  12J 

Anvil  and  Vice  combined 

each 4  50 

Augers. 

Gilmour's,  diseount50  per  oent. 

Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

'Post  Hole,  Vaughan's,  each    1  35    1  60 

Excelsior,  Jennings',  discount  50  pei 
cent. 

A  wis. 

Sewing  per  gross 0  65    1  59 

Pegging,  "  ...    0  65    1  25 

Brad,  ....     0  85    1  60 

"  handled  "        ...      3  60    7  3C 

Saddlers'  "         ....     0  45    1  60 

Awl  Hafts. 

Patent  Peg,  per  groSB )  7  „.     „  nn 

"    Sewing,         "  ,...}7  w    8  00 

Awl  and  Tool  Sets. 
Millar's  Falls,  per  doz....    2  80    8  30 

Axes. 
per  box    6  00  12  00 


Axle  Grease. 

Per  gross  7  00  13  00 

Bath  Tubs. 

Zinc  discount 4  00    4  25 

Copper,  discount,  50  p.c.  off  Revised 

list. 
Steel  Clad  20  p.c.  dis. 

Bells—  Band, 
Brass,   60    to  66§. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs, Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 
Cow. 
American  make.discoun  t  60to60  and 

5  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00    5  00 

House 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz  3  35    4  7  5 

Moulders'    "      7  50  10  00 

Blacksmiths'   discount   35,40  per  cent 

Belting. 

Agricultural,  50  per  cent. 
No.  1,  leather  dis.  40  &  5  p.c.  to  45  p.c. 
Best,  ditto,  30  to  33£  percent. 
Bench  Stops. 

Per  doz 5  Q0    6  00 

Bits — Auger. 
Gilmour's  dis  60  per  cent. 
Excelsior,  discount  60percei.<,. 
Rockford  Common,  65  to  65  and  5  p.c. 

"        Perfection,  50  and  10  per  c. 
Jenning's  Gen,  netlistto5p.centdis 

Car. 
Gilmour's,  47J  to  50perce.it 

Expansive 
Clark's,  15  per  cent. 
Excelsior,  10  percent. 
Gimlet 

Clark's,  per  doz 0  65    0  90 

Diamond,  Shell  "       100     150 

Nail  and  Spike,  per  gross    2  25    5  20 

Blacking,  (Catchpole's). 

No.  1,  Egyptian  Blacking 9  00 

"2,  v  "  4  50 

Blind  Rollers. 

Annex     per  doz.     1  25  1  75 

Mascot    "            1  35  1  85 

Erminie "           112  120 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  70  and  10  p.c. 
Tire,  dis   60  to  60  and  10  per  cent 
Stove,  dis., r0  and  10  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  70  to  70  and  10  per  cent 

Boring  Machines. 

Complete,  with  Augers,  ea.    5  00    7  5C 

Braces. 

Barber's   6  00    7  75 

Barber's  Ratchet 10  00  11  00 

Farmers' 2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets— Shelf. 

Japanned  Canadian,  per 

doz.  pairs 0  50     3  40 

Berlin  Bronze  Cana'n   0  85    3  20 

Broilers. 
Light,  dis. 65  to  67J  per  cent. 
Reversible,  dis.,  65  to  67J  per  cent. 
Vegetable,  per  doz.,  dis.  37J  per  cent 

Henis,No.8        "      6  00 

"     No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz    500    4    23 

Butts — Brass 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  and  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  65  &  10  to  70  and  5  p.c. 
Loose  Pins,  "    65  &  10  to  70  and  5  p.c. 
Berlin  Bronzed,  dis.  70.  70  and  5  per 

cent. 
Gen  Bronzed, perpair  0  40    0  65 

Can  Openers. 

Acme,  per  gross   9  00    10  00 

Sardin    Scissors,  per  doz.  3  75      4  50 
Card. 

Horse,  per  doz o  60    100 

Carpet  Stretchers. 

American,  per  doz l  00    150 

Bullards  "      6  50     .... 


Carpet  Sweepers. 

BiBsell,  per  doz 22  50 

World  '  21  75 

Daisy,  " 24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "       30  00    33  00 

Cartridges— See  Ammunition . 
Castors, 
Bed,  new   list,  dis.  50pc.  )  to  50  and  5 
Plate  dis.50pc.  )     percent. 

Cattle  Leaders. 

No  31  and  32,  per  gross 8  50  1125 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  ]   10 

Queenston       "  l  10 

Napanee  "  i  io 

Chalk. 
Carpenters'  Colored,  per 

gross  0  45    0  75 

White,  lump,  per  owt  0  60    0  65 

Red 0  05    0  06 

Crayon,  psr  gross   0  14    0  18 

Chisels — Socket,  Framing  and  Firmer 
American, dis  70  and  10  per  cent . 
Canadian,  dis    35  per  cent. 
Tanged  Firmer  per  doz....     0  85     4  00 

Churns 
Daisy  or  Leader,    dis.    from   factory 

60  and  2yt  percent.   From  stock  60 

per  cent. 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.O   i  35 

No    2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60i  to  65  p.c. 
Cradles,  Grain. 
Canadian,  discount  25  to  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list; 

dis.  40  per  cent. 
Hart  Mfg.  Co.,  (boltdies)  (Amer.  list) 
dis.  26  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz  0  88    1  60 

English,     "        2  00    4  00 

Draw  Knives. 
American,  dis.  70  and  10  p.c. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breatt. 

Millar  Falls,  per  doz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37 J  to  40  per  cent. 
Standard,  dis.  47J  to  50  p.  c. 

Elbows — Stove  Pipe 
$1.00  to  $1.65  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30    Obi 

Wine,  per  doz   130    2  25 

Star,  "  2  80    3  90 

FennsCorkstops,  No  2p.doz 170 

Petroleum,  per  doz 4  50    6  50 

Files  and  Rasps. 
Kearney  &  Foote'3  discount  Am.  List 

57 J  to  60  per  cent. 
Black  Diamond,  50  &  5  per  cent.  dis. 

to  50  and  7i  Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50,50and  5 

per  cent. 
Toronto  File  Co..  50  aDd  10  to  60  p.c. 

Amer.  list 
Jowitt's,  dis.  Can.  list,  25pc.  to  27J  p.c. 
Globe  File  Co.'s  disc.  60  per  cent. 
Horse    Rasps,  Kearney  &  Foote's  dis 

Am  list,  50  p.c.  to  50  and  10  p.c. 
Horse  Rasps,  dis.  45  p.c.  Amer.Hellers 
Horse  Rasps,  Spencer's,  dis.  Can.  list 

40  p.c. 
Horse  Rasps,  Toronto  FileCo.,  50  and 
10  p.c,  Amer.  list. 

Fluting  Machines. 

Each 0  60     2  00 

Forks. 
Hay, Manure,  etc, dis. 40  to  45  p.c. 

Freezers,  Ice  Cream, 
Gem,  dis,  57|  to  60  per  cent. 
Shepard's     Lightning,  dis.  50   to   50 
and  10  p.c. 

Fruit  Presses. 

Henis',  per  doz  3  25    3  60 

Enterprise,  discount  10  p.c. 
Shepard's  Queen  City,  dis.  15  p.c; 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  etc, 

Stanley's,  dis. 50,  55 p.  c. 

Wire  Gauges 

Winn's  Nos.  26  to 33,  each    1  65    3  40 


Glass.—  Window. 
Box  Price. 

„.  Double 

c                 ,.     Mar-  Diamond 

Size           Per         Per  Per 

United         50  ft      100  ft.  50  ft.  100 
i  nches 

14  to  25           11  5        2  20  1  50 

26  to  40           1  30          2  50  1  75       '"'"• 

41  to  50  ....         2  90        i'qo 

51  to  60             ...            3  20  ....       iZ 

61  to  70              ....         3  50  4  of, 

Uto80              ....         3  90  ....       I30 

81  to  85               ...         4  40  &  go 

86  to  90              ....         5  00  ""       6  7* 

91  to  95            8  25 

96  tolOO          9  50 

101  to  105           n  95 

106  to  110           '      13  5f, 

"i  to  115      ;;;;  i50o 

Pilkington. 
Ordinary. 
1st  break 82  70 

*n<*        ,        2  90 

3rd  3  in 

J*  V.  3  48 

*Jh  ,,  3  65 

6th  4  15 

7th  "  4  65 

Picture  Glass 
Pilkington's  ordinary. 

1st  break    440 

2nd      ''        .'.'.'.'.'  4  70 

3*£                  -5  40 

**£                 5  90 

tth       ■■         6  50 

"u"  fi  9(1 

7t-v,        i<  "  yKJ 

7tB 7   70 

Gas  Fittings  and  Staple  Brackets 
Jas.  Barwell,  Toronto-Dis.  20  to  25  v 
c.   free  of  du'y.     Net  list  on  appli- 
cation. 
„,.  Glue  Pots. 

Tinned,    each   "i    30 

Enamelled"      ..".!!™*0  55    \ 

Grindstone  Fixtures. 

P.  S.  &  W.,  per  doz 3  88    4  26 

Hammers— Nail. 
Maydole's   net  list  to  5  per  cent,  dis 
Can.  discount  25  to  27J  p.c 
Tack. 

Magnetic,  per  doz  1  10    1  50 

Sledge 

Canadian,  per  lb 0  121  0  11 

Ball  Pean.  * 

English  and  Can.,  perlb       0  25    0  30 
Handles. 

Axe        per  doz 00    3  SO 

Store  door    "     j  00    180 

Chest,  per  doz  pairs  .....'.    040    2  50 
Chisel. 

Firmer        per  gross 3  00    450 

Socket  Firmer   "        3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B.,discount  35percent.  to40  p  c 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  n  c 

Saw. 

American,  per  doz  1  00    125 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz  0  50    0  8C 

Cross  Cut  Saw 

Canadian  per  pair 0  18    0  25 

Hangers. 

Door  4  and  5  inch,  perpair    0  40    0  80 
Lanes,  50  to  50  and  5  p.c. 

Hatchets. 

Can.,  dis  40  to  42J  p  c. 

Hinges. 

Blind,  Parker's, dis. 60 to 60andl0n  c 
hepard's  Noiseless,  dis.  60  n'c 
"    Buffalo,  dis  60  to  70  pc 
Light  T  and  strap,  dis  65  to  70  p  c 

Heavy,  per  lb 03  3-5    0  043 

Screw   book  and  hinge — 

6  to  10  in. ,  per  set 0  00    0  033 

12  a  p  "       0  CO    0  02! 

c.  ™       >  Per  doz.  set 

Screw,  Eureka i  13    j  80 

Gate, Clark's 150    2  20 

"       Shepard's,  dis  50  to  60  p.c 

„      .                                    Per  doz.  pairs 
Spring    1  35    1  40 

"    Shepard's  Samson  1  75    1  90 

Hoes. 

Garden,  Mor  ar ,  etc.,  discount  40  to 

45  per  cent. 

Planter  doz 4  00    5  Oi 

Hooks — Cast  Iron 

BirdCage,    per  doz 0  50    lit 

Clothes  Line,    "        0  27    0  63 

Harness,  "       0  72    0  88 

Hat  and  Coat,  per  gross      100    3  00 

Chandelier   per  doz 0  50    1  00 

Wrought  Iron. 
Wrought  Hooks  and  Staples,  Car. 

dis.  40  and  5  to  40and  10  percent 
Wrought  Hooks  and  Staples,  Amer 

dis.  75  and  10  to  80  percent. 
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HARDWARE. 


75 


per  _. 
Bronze,  Berlin,  per  doz 
Bronze  Gem, 


Wirt. 
Hat  andCoat.dis.  55to60p.c 

Belt,perl,000 0  60     2  70 

Screw,  bright,  Eng..  dis.  60  per  cent. 

Horse  Nails 
Canadian,  dis.    60  to  60  and  24  p.c. 
Horse  Shoes, 

fl>  O  B  Toronto  &  Hamilton $3  80 

a  "  3  90 

\  O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 

Ice  Picks. 
Stamper  doz . 3  00    3  25 

Brass  spun,  7J  per  c. dis.  off  new  list 
Copper,  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 
imerican,  60  and  10  to  65  and  5  p.c. 

Keys 
Lock, Can, dis  50p.c. 
Cabinet,  Trunk,  and  Pad- 

lock,  Am  per  gross 1  bo    4 

Knobs. 
Door,  iapanned,  and  N.  P.,  85  to  3  00 

2  75     3  25 
6  00     9  00 
Sava                                   ■••■     8  75  10  00 
Shutter    porcelain,  F  & 
C    screw,  per  gross 8130    4  00 

Knives. 

Clauss,  bread  cake  and  paring  knives 

$7.20  per  doz.  nett. 
Hay  Knives,  spear  point,  L  or  1  hdle 

45  per  cent   ais. 
Lightning,  per  doz.  ....... 

Heaths,  45  per  cent.  dis. 
Ladles. 

Melting,  per  doz 170 

Lemon  Squeezers. 
Porcelain  lined,  per  doz  2 
Galvanized,  " 

King,  wood,  _ 

"      glass 
All  glass, 

Lines. 

Pish,    pergross  

Chalk,         "  

Locks — Door. 
Canadian,  dis.  per  cent . . 
Russell  &  Erwin,  per  doz 

Cabinet. 
Eaele.dis.  percent,  40to42Jp.c. 

R  Padlock. 

English  and  Am.  per  doz        50    6 
Scandinavian,  '  1  00    2 

Eagle,  dis.  percent, 15  to  17$  pc. 

Mallets. 
Tinumiths',  per  doz    125    1 

Carp't'rs', hickory      '  1  |5    3 

Lignum  Vitse,  ,„    „ 

Caulking, each 1  60    2 

Mattocks 


3  50 


3  30 

4  25 
3  60 

9  00 


.8  40    14  00 


4  50 


1  87 

2  75 
4  00 
1  20 

1  05 
1  90 


5  60 

3  85 
2  90 

4  50 
1  30 


2  50 
7  40 


2  90     7 


Canadian,  per  doz 8  50  10  00    Lane3|  33  to  4c.  rt. 

Meat  Cutter 
Enterprise,  American  dis     00  to  25 
percent,  dis. 

Home,  each 

Mincing  Knives. 

American,  per  doz  42    2  35 

Molasses  Gates. 
Stebbin's  Patent, dis.  percent,  65  to 
70  to  70.10  percent 

Nails. 
CutNails(Iron)  _ 

1    Either  Canada  or  Amer.    Pat'n. 

Basis-50to60  dy 185    190 

40dy 1  90    1  95 

30  dy 1  95    2  00 

20,16&12dy....     2  00    2  05 

10dy 2  05    2  10 

8&9dy 2  10     2  15 

"     2  30 


Oilers. 
McClary's  Galvan.  Iron 
Oil    Can,    with    Pamp, 

per  doz 19  50 

Zinc  and   Tin,  dis.   50,  50  and  10. 

Copper,  per  doz 125    3  50 

Brass,  "       1  50 

Malleablu,  dis   ib  per  ct. 
Pails. 

Galvanized,  per  doz  2  25 

Pencils. 

Dixon's,  per  gross 100 

"       Carpenter 2  25 

Picks 

Psr  doz 6  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent    American  dis. 574 
Wood,  fancy  Canadian,  or  American 

35  to  37J  per  cent. 

Bailey'sCStanR  &  L.Co.)42J  to  45 p.c 

Miscellaneous,  dis.  15  to  17$  per  cent 

Bailey'sVictor.dis.  15  to  174 percent 

Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.  dis 

374,  40  p   c. 
Button's  Imitation,   per 

doz 5  00    9  00 

German,  per  dcz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  and  10  p.  c. 
Poppers. 

Corn,  square,  per  doz 135 

Pruning  Shears. 

Per  doz 4  00 

Pulleys 

Hothouse,  per  doz 

Axle 

Screw  

Awning 

Pumps. 
Rumsey  or  Canadian  Cistern  574  to 

60  per  cent. 
Pitcher   Spout,  65  to  674  p.c 
Canadian  Cistern  60  to  624  p.  c.from 

factory. 
Canadian  Pitcher  Spout  674  to  70  p.  c. 
from  factory. 

Punches 

Saddler's,     per  doz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  per  inch 
Putty 

Bladder,  per  100  lbs 

Tins,  lbs  

Bail. 

Barn  Door,  per  foot 

Sliding  Door, 


Hand,  Disston's,  dis   15  p.  c. 
S.  &  D  ,  dis.  35  Der  cent,  to  40  p.c. 
Cro3sCut,  Disston's,  per  ft.  35  to  55 
S  4  D   dis.   35  p  c.  on  Nos  2  and  S 
Hack, complete,  each —        75 

"       frame    only  

Saw  Sets. 
■'Lincoln"      McMillan    & 

Haynes.  per  doz 

Scales. 
Standard  Manufacturing  Co.,  60  p.c 
Gurney  Scales,  50  p  c. 
B.  S.  &  M.  Scales,  50  p.c. 
Scrapers. 

Box,    perdoz  

Foot,       "  

Screens. 
Window,  patent,  perdoz 

Door,  per  doz 

Screw  Drivers. 

Sargent's,  per  doz 

Screws. 


2  00 
5  50 


55    1  00 
22        33 

1  00 

2  50 


27 
35 


1  00 


n 

2  50 

3 
81 


2  75 
34 


•i  25 


6&7  dy 
2.  Amer.  Pattern  Only 

from  4  to  5  dy  . 

3dy.(lath) 

3   Canada  Pattern  Only 

from  4to5dy  . 

3  dy.  (lath) 2  75 

3dy.  A.P.  Fine     3  45 


2  35 
2  85 


2  35 


2  40 
2  90 

2  40 

2  80 

3  50 


Rakes. 

Cast  Steel  and  Malleable  Canadian 

list  dis.  40  to  45  percent. 

Razors. 

Boker's,  perdoz    7  50  1100 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops, 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent  cash  30  days. 
Copper  Rivets,  dis.  50  per  cent. 
Iron  "  "    55  and  10  p.c. 

Tinned  and  Black  Rivets,  55  &  10  p.c. 
Burrs,  Iron,  50  and  10 
Terms,  4  mos.  or  3  p.c.  cash  30  days 
Rivet  Sets. 
Canadian  dis. 30,  35perc. 

Rope         Per  lb. 

Sisal.    Manilla. 

7-16  in.  and  larger 

H,  5-16,  %  in 

Cotton,  per  lb 

New  Zealand 

Russia  Deep  Sea,  per  lb. 

Jute    "    •• 

Rules. 
Boxwood,  dis.  80  to  80  &  10  p.c 


2  10 
40 


3  50     4  50 
10  75 


65    4  00 


Trunk  Tacks,  dis.   574  per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  62V4  P 
Cigar  Box  Nails,  <iis.  45  per  cent 
2  76    ShoeFinders'TauKS,50  per  cent. 
7  5    Shoe  Nails,  Hungarian  Nails,  etc., 374 
per  cent. 

Tape  Lines. 
7  50    English,  assskin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman  s,     each  0  90    2  85 

"  steel, each  .    0  80    8  00 

Thermometers. 
Tin  case  &  dairy, dis. 75p.c 

Thimbles , 

Asbestos, filled,  per  doz., 35  to  40  p  c. 

Ties. 

Cow, perdoz 1  "-0    2  50 

Tinner's  Tools. 
P.S.&W.,netlist. 
Canadian  15  to  35  per  cent  dis. 
Tinware 


V 


Wood,  F.H.,Iron,  and  Steel,  80  per    stamped, dis. Assnlist,'70,andl24per 


cent.,  dis. 
Wood,  R.H.      "        75  per  cent.  dis. 
"      P.  H.  Brass774 
•'     R.H  724      " 

Diamond    Point  wood    screw   nails 

bright,  dis.  774  and  20  per  cent. 
Bench,  wood,  perdoz....     3  25    4  uu 

Bench  iron  per  doz 4  25    i>  0 

Scythes 
Discount40  to  45  percent. 
Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis. 75  percent 
B.  &  W.  N.  P  ,dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
.Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"        N.P,,  70  per  cent. 
Clauss,  Full  nickel,  60  p.c.  off 

"      Japanned  handles,  6iJ  p.c.  oil. 
Sheaves 
Sliding  Door,  per  set    ...        77    140 

Shovels  and  opades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz 

"  tinned, 

Tin  Rim,  " 

■>  black, 

Snaps 
Harness,  German,  dis  35  per  cent 
Acme, 
Lock,  Andrew's 

Sapolio 

In  I  or  Vt  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Per  lb .•.■"•"■■    0  28    0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American  135    2  35 

Spoons  and  Forks. 
TeaSpoons  ....pergross    7  50    12  00 

r>A«qprt  "       "  21  0° 

Table       "       ••■•         "  30  00    30  00 

Dessert  Forks...         ■*         24  00 
Medium     "      •••         JJ 
Table  " 

Squares. 

Iron,   perdoz   165     2  90 

Steel,  dis.  80  and  5  to  80  and  7tf  p.c 


cent,  to  70   and  25  p.c.  on  special 
lines. 
Japanned, Prices  on  application 
Pieced,  "        " 

Transom  Lifters 
Pay  son's,  $2.60  to  $5.00  per  doz. 

Traps 
Game, Newhouse, dis  33J  p.c.  to  35  p.c. 
Game.H  &N..P.  S.  &  W.  orSteel,  60 
and  10  to  67J  per  cent. 

Mouse,  per  doz  0  35    1  50 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz    4  75    9  00 

Brade's        "        00  10  50 

D   &  S.,  discount  35  p.c. 
Triers. 

Butter,  per  doz 6  25 

Twines. 

Bag,  Russian,  per  lb 0  00 

Wrapp'g.mottl'd.pr.pack    0  50 
"         cotton,  per  lb..    0  17 

Mattress,  per  lb    0  33 

Staging       "        0  27 

Broom        "        < 

Binding,  Common  Sense- 

"         Blue  ribbon 

"         Red  cap 

"         Sterling  

"         Prison    

On  prison  made  twine  freight  is 
prepaid  to  any  railway  station  in 
Ontario. 

Vises. 

Hand.perdoz 4  00 

Bench,  parallel.each....     2  00 

Coach,  each  6  00 

Peter  Wright'?,  per  lb....    0  12 

Pipe,  each 5  50 

Saw, perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz    4  00    8  50 

Washers  "Iron,"  40  per  cent.,  4  mos. 
or  3  per  cent. 

Well  Wheels. 
Amer.,perdoz,  8,10  &  12  in.    3  38    6  00 

Wire. 
Brass  Wire, 16  to  25  wire  gauge,  18to 
24c.  lb. 

27  00 Copper  Wire,  174  P-  c-  dis. 

36  00 Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
[In  lots  of  1.000  lbs.,  annealed  oiled, 
and  annealed  and  galvanized.freight 


1  15 

1  35 

2  30 
1  80 


1  35 

1  60 

2  45 


3  00    5  00 

4  50  11  50 


9  00 

0  21 

0  60 
0  18 
0  45 
0  36 
0  at. 
64 

0  8 
0  7 
0  6J 
0  8 


6  00 
4  504 

7  00 
0  13 
9  00 


.74 

9J 

8 

10 

18 

20 

84 

9 

12J 

134 

06J 

074 

Try  and  bevel  dis  50  t0  52j  peroent    jui  be  grepaia^  ^  ^  ^ 

per  cent  f.o.b.  Montreal,  Toronto  or 

Hamilton. 
Broom  Wire  5j  to  61c.  per  lb. 
Clothes  Line  Wire,  19  gauge,  per  doz 

coils 3  95 


Mrs.   Potts, 


Cut  Nails( steel)  Add  10c.  tothepnces    Ivory,  dis  374  to  40  per  cent 

in  list  for  iron  nails.  Sad  Irons 

Wire  Nails,    75,   10  and  5  per  cent  ; 
3  per  cent,  cash  delivered  in  lots 
of  10  kegB  or  more. 
Brads  &  Moulding  Nails,   75, 10  and 
5  per  cent,  from  new  list. 
Nail  Pullers. 

1  85    3  50 


Herman  &  American... 
Nail  Sets. 

3quare,  round  and  octa 
gon 


pergross 
3  38    4  00 


per  set       75       80 
N    P.  '  1  00    1  05 

Sad  Heaters. 
Dome, Shepard's, per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&  A.,  sand,  40and5to  45  percent. 
Emery,  per  quire........       55        90 

Sash  Cord 

Perlb ..........        22       50 

Sash  Locks. 


Fence,  galvanized,  per  lb  34 

Wrought  Iron,    dis.  80  to  80  &  5  p.  c. 
Stocks   and   Dies,  Amer.    dis.  25  p.c. 

Stove   Polish,  (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz 1  75 

No  1,  Stove  Paste,  per  gross. . . .    9  00 

.(    2'       "  "  "        "       ....     4  80 

Stone. 

Washita,  perlb 0  25 

Hindostan,  per  lb >  0b 

"  Slips,  per  lb 

Labrador,   perlb 

••         Axe,   "        

Turkey  '       

Arkansas  

Water-of-Ayr    "      .... 

Scythe,  per  gross 3  50 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent 


50 

07 

9 

0  13 

0  15 

0  50 

1  50 
0  10 
5  00 


31 
4i 


3J 
34 

5 

44 

4i 

44 
3*. 


Diamond! 12  00  15  00 

Netting. 
Poultry,  65  to  65  and  5  per  cent. 

Oil. 
Canada  Refined  Oil  (Toronto)  14 

Carbon  Safety     "     0  17 

Canada  WW.     "      0  20 

American  W.W.  " 0  25 

S  R.  Seal pergal  0  63    0  65 


Triumph  and  Morris,dis374,40per    O«t,C.r,,m«d,^p,60pery 


15 
0  18 
0  22 


cent. 

Kempshell's  dis.  40,  624  per  cent 
Canadian,  dis.   45,  50  p.  c 
Sash  Weights. 

Sectional,  per  lb 

Saws. 
Crosscut,     McMillan      & 

Haynes,  per  ft     0  40 

"Empire"     EcMillan     & 

Haynes,  perdoz 


1? 


0  70 
7  50 


edes'  iron,  blued  ortinned,  dis.  50 
per  cent. 
Upholsterers" dis.  50  percent. 
Copper  Nails, dis.  624  per  cent. 

"      Tacks,  45  per  cent. 
Clout  Nails,  dis.  60to674p-c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  60  to  65  per  cent. 


Wire  Fencing. 

Galv.  2  barb, 24  &  5  in.  apart 
"4      "    4  &  6  "       " 
"    Plain  twist,  all  deld 
"    Steel  thorn  and  rib- 
bon  

"  Lock  Barb,"  4  point  .... 

Ditto  Glidden  2  point  

Galvanized    Barb,     '  Ly- 
man," 2  to  4  points 

Steel  staples  

Terms,  60  days  or  2  percent,  in     • 

days.  „,    ,, 

Wire  Cloth 

Ordinary,  discount  2b  p.c. 

Painted  Screen,  p.lOOsq.ft    1  85    1  9 
Wrenches. 

Acme,  35  to  374  per  cent. 

Agricultural,  70  and  10  to  75  p.c. 

Standard,  dis.  60, 60  &  lOp.c. 

Coe'sGen'ne.dis.  324  to  35p.c  dis. 

Diamond,  dis.  334,  35  p.  c. 

Tower's  Engineer,  each    ..     2  00    3 
"         S.,  per  doz 5  80 

G.  &K.'sPipe    "      

Burrell's    "     eacu 

Pocket,  perdoz 125 
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THE  CANADIAN  RUBBER  (OV 

Of  Montreal  and  Toronto. 
CAPITAL,       -       -       32,000,000. 

MANUFACTURERS    OF 

First  Quality  Rubber 
Boots  and  Shoes,  Supe- 
rior Quality  Rubber  Belt- 
ings, including  The  For- 
syth (Boston  Belting  Co.) 
Seamless  Rubber  Belt- 
ing. For  which  we  are  Sole 
Agents  and   Manufacturers  in  Canada. 

We  hold  the  Patent  and  Eight  to  Manufacture 
in  Canada. 

THE  PATENT  PROCESS  SEAMLESS  TUBE  HOSE 

We  Make  all  Our  Hose  by  this  Process. 

ASK  THE  MERCHANT  YOU  DEAL  WITH  FDR  IT  AND  TAKE  NO  OTHER. 

Rubber  Packing's,  Valves,  Gaskets,  etc. 

Head  Office  and  Factory,  Montreal.  J.  J.  McGILL,   Man. 

WESTERN    BRANCH  : 

Cor.  Front  and  Yonge  Streets,  TORONTO. 
J.  H.  WALKER,  Manager. 


WE  WANT  TO  HEAR. 

fa, 


WHEN  YOU  NEED 


RUBBER  HOSE. 


OUR  BRANDS 


"Maltese  Cross,"  "Extra  duality,"  (Black  or  White), 

"Kinkproof,"  (Wire  Bound),    "Antimony,"  (Red), 
"Lion,"  "King,"  "Leader,"  "Fairy,"  (Cotton). 

The  Gutta  Peroha  &  Rubber  Mfg.  Co. 

61-63  FRONT  ST.  W.,  TORONTO.     OF  TORONTO,  LTD. 
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Brandram  Bros.  &  Co. 
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/~IIVEN  you  through  reading  a  single 
copy   of  The  Hardware  Mer- 
chant would  net  you  at  the  very  least 
$2.    Wouldn't  it? 


B.  B. 

GENUINE 


Manufacturers  of 

The 

Celebrated 
Brand 
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B.  B. 

NO.  ONE 


Fifty-two  copies,  or  one  year, 
should  net  you  $104.  Did  it 
ever  strike  you  in  this  way 
before? 


A  RE  you  giving  us  credit  for  making 

you    a   return    of  $104   on  a  $2 

investment?    Did  you   ever  figure  out 

what  you  saved  or  made  by  a  pointer 

.taken  from  The  Hardware?    Please 

do  so  and  credit  us  up  with  it 


AND  SUBSCRIBE  .  .  . 


WHITE  LEAD       B.  B.      WHITE  LEAD 

White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


For  samples  and  information  apply  to 


HENDERSON  k  POTTS 


Nova  Scotia  Paint  Works, 


Halifax,  N.S. 
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EIGHT  LEADING  GOVERNMENTS. 

BEST    ANTI-FRICTION    METAL    FOB 

Higfh-Speed  Engine,    Dynamo,    Rolling-Mill,    Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen -Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL   CO., 


London  Office:  75  Queen  Victoria  St. 
Chicago  Office  ;        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortland  Street.  NEW  YORK. 
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St.  John,  Halifax,  Winnipeg, 
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A  complete 
Assortment 
Always  kept 
In  stock. 


Also  Inner  Tubes, 
Valves,    Valve 
Stems,  Plungers, 
Pumps,  Cement,  etc. 


RNEUMATIG    TIRES 
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CONSERVATIVE  TRADING. 

THE  time  is  fast  approaching  when  the 
two  big  railway  companies  will  put  up 
their  rates  on  all  kinds  of  freight  go- 
ing out  of  Montreal. 

It  is  usually  the  case.owing  to  this  circum- 
stance, that  an  expansion  in  the  movement 
of  heavy  materials  sets  in  about   this   time. 

This  year  it  has  as  yet  failed  entirely  in 
making  its  appearance,  for  buyers  continue 
to  buy  on  as  conservative  lines  as  ever. 

The  presumption  is,  therefore,  that  they 
either  have  enough  supplies  to  work  along 
on  or  they  anticipate  a  smaller  demand  than 
usual  during  the  balance  of  the  season. 

The  latter  assumption  appears  to  be  the 
more  probable  explanation  of  the  small  busi- 
ness doing  in  heavy  iron,  hardware,  etc.,  at 
present. 

Though  stocks  in  Montreal,  with  a  single 
exception,  are  fairly  well,  the  same  can 
hardly  be  the  case  with  country  dealers. 
The  latter  have  been  buying  very  sparingly 
ever  since  the  opening  of  spring,  and  if  the 
demand  they  have  experienced  has  been 
anything  like  a  normal  one  they  can  hardly 
have  any  great  accumulations  of  stock  on 
hand. 

Pig  iron,  it  is  just  possible,  may  be  an  ex- 
ception, for  in  Western  Ontario  many  con- 
sumers no  doubt  took  advantage  of  the  low 
American  offers  and  stocked  up  to  a  con- 
siderable degree. 

This  is  one  of  the   causes  to  which  Mon- 


treal dealers  set  down  the  restricted  demand 
for  pig  iron  this  fall. 

But  it  does  not  apply  on  other  lines,  and 
the  cause  has  to  be  sought  for  elsewhere. 

The  shrewdest  traders  at  Montreal  hold 
that  it  is  due  to  a  strong  feeling  of  caution 
induced  by  the  backward  business  con- 
ditions of  the  past  year.  For  this  reason, 
though  it  may  restrict  their  account  sales, 
they  do  not  grumble  very  much,  rightly 
arguing  that  careful  navigation  of  this  sort 
will  keep  the  commercial  bark  off  ro:ks  that 
might  otherwise  give  it  considerable  trouble. 


MR.  WILSON'S  ATTACK  ON  CANADA. 

THE  statement  made  by  a  Mr.  Wilson 
in  the  Investors'  Review  of  London  to 
the  effect  that  Canada's  financial  po- 
sition is  perilous,  emanates  from  a  pen  that 
is  either  ignorant  of  the  Dominion's  condi- 
tion or  that  is  actuated  by  malice. 

Canad»'s  financial  position  is  not  perilous. 
No  nation  to-day  occupies  a  better  position 
in  the  financial  world  than  does  the  Do- 
minion of  Canada  ;  and  if  her  position  is 
perilous,  what  must  that  of  other  countries 
be  ?  We  may  as  well  put  sackcloth  and 
ashes  on  for  them  at  once. 

The  premier  position  of  Canada  in  a 
financial  sense  was  evidenced,  during  the 
recent  panic  that  swept  over  the  globe,  more 
than  ever  before. 

Great  Britain,  the  United  States,  Aus- 
tralia were  all  in  the  throes  of  a  struggle 
with  Hard  Times;  while  Canada  pursued  the 
even  tenor  of  her  way,  interested,  but  not 
materially  affected. 

The  managers  of  the  Canadian  banks, 
men  who  ever  have  their  fingers  upon  the 
pulse  of  the  country,  at  the  last  annual  meet- 
ings dwelt  upon,  in  glowing  terms,  Canada's 
immunity  from  the  financial  panics  that  were 
sweeping  over  the  world,  and  the  refrain  was 
taken  up  and  sung  by  the  financial  press 
and  by  public  men  both  in  Great  Britain 
and  in  the  United  States. 

The   solidity  and  utilitarian  character  of 


the    banking    system    particularly  came  in 
for  remarks  of  approval. 

Further  proof  that  the  opinion  of  Mr. 
Wilson  is  not  the  opinion  of  financial  men 
generally  in  Eng'and  is  evidenced  by  the 
high  standing  of  Canadian  securities  on  the 
London  market. 

The  wheels  of  commerce  are  not  revolv- 
ing as  rapidly  as  desired,  but  little  else  could 
be  expected  with  a  cloud  of  depression 
hanging  as  it  now  is  over  the  civilized 
world. 

But  that  is  a  different  thing  from  being  in 
a  "  perilous  state." 

Canada's  position  was  never  unhealthy. 
And  whatever  quietude  there  may  have 
been  during  the  past  few  months,  evidences 
of  a  re-awakening  are  not  wanting. 

The  country  has  been  blessed  from  one 
end  to  the  other  with  abundant  cereal  and 
fruit  crops,  while  of  cheese  and  butter  the 
output  was  never  so  large. 

Then,  with  regard  to  the  storekeepers,the 
outlook  has  improved  for  them. 

First  of  all,  the  farmers'  ability  to  buy,  in 
view  of  the  abundant  crops,  is  better. 

Next,  the  merchant  has  been  pursuing  a 
more  careful  policy  with  regard  to  his  pur- 
chases and  to  his  credits  ;  and  the  result  is 
that  both  the  amount  he  owes  and  the 
amount  he  has  on  his  books  is  probably 
smaller  than  ever  before,  while,  to  crown  it 
all,  better  business  methods  are  gradually 
developing. 

Turn  whi. h  way  one  may,  none  of  the 
evidences  denote  a  "perilous  state."  The 
banks  are  Gibraltars  of  strength,  while 
the  manufacturers,  the  merchants,  the 
farmers  are  all  putting  on  new  life.  And 
all  we  want  now  to  make  the  trade  of  the 
country  brisk  is  a  little  more  confidence  as 
a  lubricant. 

But  perhaps,  after  all,  Mr.  Wilson  may 
be  laboring  under  the  impression  that  Can- 
ada is  a  part  of  the  United  States.  Other 
English  journalists  have  been  guilty  of 
equally  ludicrous  mistakes  regarding  this 
country.  Perhaps  this  may  explain  the 
why  and  the  wherefore  of  his  attack  on 
Canada's  financial  standing.  But  in  any 
event,  he  did  not  know  what  he  was  writing 
about. 


HARDWARE. 


THE  BOWMAN  HARDWARE  CO.  IN 
TROUBLE. 

THE  Bowman  Hardware  and  Sporting 
Goods  Co.,  Ltd.,  of  Hamilton,  Ont., 
are  in  financial  straits,  and  a  meeting 
of  creditors  has  been  called.  The  circular 
calling  the  meeting  bears  date  of  October  10, 
and  reads  : 

"  We  have  decided  to  ask  the  creditors  of 
the  company  to  meet  at  its  offices  on  Thurs- 
day, i8:h  inst.,  at  3  p.m.,  to  lay  before  them 
the  position  of  its  affairs.  We  look  upon 
the  assets  of  the  company  as  ample  to  pay 
all  liabilities,  but  owing  to  the  existence  of 
a  chattel  mortgage  given  for  money  borrow- 
ed, we  may  find  it  necessary  to  ask  our  credi- 
tors to  give  us  time  for  the  payment  of  their 
claims." 

The  chattel  mortgage  referred  to  bears 
date  of  the  3rd  inst.  It  is  in  favor  of  T.  W. 
Lester  for  the  sum  of  $22,000,  and  covers 
the  entire  stock-in-trade  of  the  company. 

The  mortgage  bears  interest  at  the  rate  of 
6  per  cent.,  and,  according  to  the  conditions, 
$5,000  of  the  principal  is  payable  in  twenty- 
five  consecutive  weekly  payments  of  $200 
each,  the  last  of  such  payments  falling  due 
March  20th,  1895,  and  the  balance  seven 
days  afterwards. 

The  conditions  further  provide  that  the 
stock  shall  be  kept  up  to  double  the  actual 
cash  value  of  the  money  secured,  and  if 
stock  is  sold  by  public  auction,  as  to  which 
the  mortgagee  shall  be  sole  judge,  then  the 
money  shall  immediately  become  payable. 

The  general  creditors  express  a  good  deal 
of  indignation  at  the  condition  of  affairs, 
and  to  make  matters  worse  for  them,  word 
comes  from  Hamilton  that  the  mortgagee 
took  possession  of  the  stock  on  Thursday 
morning. 

They  are  now  talking  of  combining  to  set 
aside  the  mortgage.  It  is  said  that  the 
greater  part  of  the  money  raised  on  the 
mortgage  was  paid  over  to  the  bank. 

The  liabilities  of  the  firm,  it  is  understood, 
are  not  large,  and  it  is  credited  with  having 
surplus  nominally  over  $30,000. 


AN  ELECTRIC  WEEDER. 

Electricity  is,  indeed,  utilitarian.  In  New 
York  state  it  is  employed  in  "weeding"  out 
criminals,  and  now  it  is  being  used  by  the 
Illinois  Central  riilroad  to  weed  out  grasses 
and  other  plant  life  growing  on  its  roadbed. 

The  apparatus  consists  of  an  ordinary  flat 
car,  to  which  is  attached  a  circular  brush 
suspended  at  right  angles  to  the  track,  and 
of  sufficient  length  to  extend  over  the  ends 
of  the   ties.     This  brush    is  thickly  studded 


with  fine  copper  wire,  which  comes  in  con- 
tact with  the  weeds  and  grasses  on  the 
track  as  the  car  passes  over  the  road,  and 
thus  killing  them.  The  electricity  is  con- 
veyed to  the  brush  from  a  generator  on 
board  the  car. 

When  electricity  is  applied  to  weeding 
out  "dead  beats,"  the  business  world  will  be 
happy  indeed. 


THE   SITUATION  IN    CASTOR   OIL. 

NOT  altogether  satisfactory,  to  Canadian 
dealers  at  least,  has  been  the  market 
for  castor  oil  so  far  this  year. 

In  the  early  part  of  the  season,  when  oil, 
like  wheat,  was  thought  by  many  to  have 
touched  rock  bottom  in  regard  to  price,  con- 
siderable speculative  purchasing  was  done. 

But  although  values  were  pretty  well  down 
among  the  rocks,  they  had  to  go  a  strata  or 
two  lower  ;  and  with  them,  of  course,  went 
the  anticipated  profits. 

To  make  matters  worse,  dealers  began  to 
slaughter  prices  until, it  15  claimed,  they  weie 
selling  at  less  than  cost. 

Within  the  last  few  weeks  prices  have  had 
a  hardening  tendency,  an  actual  advance  of 
Yzc.  per  gallon  being  asked.  But  in  spite  of 
this,  however,  there  are  still  some  holders 
who  are  selling  at  old  figures;  and  there  is 
still  wanting  a  feeling  of  confidence. 


THE  ROBERT  HAMILTON    CASE. 

ROBERT  HAMILTON,  the  Toronto 
retail  grocer  found  guilty  of  defraud- 
ing Eby,  Blain  &  Co.,  was  Friday  last 
sentenced  to  the  Central  prison  for  three 
months. 

Judge  McDougal,  in  sentencing  the  pris- 
oner, intimated  that  his  term  of  imprison- 
ment would  have  been  made  greater  had  it 
not  been  for  his  previous  good  character. 

But  the  humiliation  and  degradation  of  be- 
ing branded  a  criminal  is  greater  punishment 
to  Robert  Hamilton  than  can  the  mere  incar- 
ceration be,  whether  the  term  be  three  years 
or  three  months.  The  ends  of  justice  have, 
therefore,  been  as  well  served  by  the  shorter 
as  they  would  have  been  by  the  longer  term. 

The  fall  of  Robert  Hamilton  one  cannot 
help  regretting.  It  would  be  inhuman  to  do 
otherwise.  For  more  than  a  score  of  years 
he  has  been  in  business  in  the  city  of  To- 
ronto, and  during  that  time,  although  he  has 
changed  his  store  once  or  twice,  he  h  s 
never  gone  out  of  Queen  street  or  out  of 
the  block  in  which  he  started.  He  was, 
therefore,  well  known,  and  by  the  general 
public  was  thought  to  be  prosperous.  His 
store  was  clean  and  attractive  ;  his  delivery 
wagon  was  kept  busy  ;    his  private   house 


was  better  than  that  inhabited  by  most  mer- 
chants ;  and  he  had  a  nice  private  vehicle 
in  which,  with  wife  and  children,  he  was 
accustomed  to  take  regular  drives  in  and 
about  the  city. 

For  a  man  who  had  been  in  business 
twenty  years  or  more  these  things  were  not 
surprising. 

But  if  the  surface  was  pleasant  the  in- 
terior was  rotten.  This,  to  the  surprise  of 
everybody,  was  learned  in  August  last,  when 
Hamilton  assigned.  Of  all  the  assets  that 
the  estate  could  scrape  up,  the  nominal 
value  was  only  $700,  against  liabilities  of 
$3,000. 

The  $4,500  house  he  said  he  owned  was 
not  his.     It  was  his  wife's. 

And  it  was  because  he  misrepresented  in 
this  particular  that  he  got  both  $1,100  worth 
of  goods  on  credit  from  Eby,  Blain  &  Co. 
and  a  three  months'  sentence  in  the  Central 
Prison  from  Judge  McDougal. 

What  he  got  he  deserved  ;  and  he  has 
only  his  previous  good  record  to  thank  that 
he  did  not  get  more  than  he  did.  For  him 
to  plead  that  when  he  told  the  firm  that 
he  owned  the  house  in  question  he  did 
not  do  so  with  the  intention  of  defraud- 
ing it,  neither  "washed  down"  with  the 
jury  nor  with  the  public.  He  falsified,  and 
with  the  undoubted  object  of  getting  the 
goods  that  he  could  not  otherwise  have 
obtained. 

Eby,  Blain  &  Co.  are  to  be  congratulated 
upon  the  steps  they  took  to  prosecute 
Hamiton.  It  is  better  for  the  wholesale,  it 
is  better  for  the  retail  trade,  that  this  man 
should  be  weeded  out  of  the  business  world, 
for  there  is  all  too  much  of  misrepresenta- 
tion of  assets,  not  among  retailers  only,  but 
among  all  classes  of  business  men. 


THE  WAR  AND  COPPER. 

The  Chin  i-Japin  war  is  inducing  an  in- 
creased demand  for  a  good  many  things  in 
the  metal  and  hardware  trades.  One  line 
in  which  this  is  noticeable  is  copper.  This 
feature  is  more  marked  in  Europe  than  on 
this  side  of  the  Atlantic,  it  being  from  there 
that  the  belligerents  get  the  greater  part  of 
their  war  material.  But,  of  course,  the 
copper  market  the  world  over  is  experienc- 
ing a  be.ter  feeling  in  consequence. 

Japan  herself,  however,  is  a  copper  pro- 
ducing country  of  no  mean  order.  Last 
year  she  produced  some  18,000  tons,  or  6 
pet  cent,  of  the  world's  product. 

That  country's  best  customer  for  copper 
has  heretofore  been  her  present  antagonist, 
China.  Although  Japan  has  lost  this 
customer  for  the  time  being,  it  is  likely  that 
in  the  satisfying  of  her  own  abnormal  wants 
stocks  will  be  prevented  from  accumulating 
unduly,  and  thus,  "after  the  war  is  over," 
having  a  bearish  effect  on  the  market. 
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MARITIME    BUSINESS   MEN. 


Conference    of   Boards    of  Trade   held    at    St.    John. 


SUBJECTS     CONSIDERED. 

Pedlars   and    Hawkers.  Canadian   Winter    Port. 


Railway  Freight  Rates. 
Standard   Time. 


Insolvent    Estates. 
Terms  of   Credit. 


Wholesale  Selling  Consumers. 


THE  conference  of  Maritime  Boards  of  Trade,  held  under  the 
auspices  of  the  St.  John,  N.B.,  Board,  on  Thursday  last,  was 
a  great  success.  Representatives  were  pre-ent  from  the  lead- 
ing Boards  in  New  Brunswick,  and  so  were  Mr  Troop,  President  of 
the  Halifax  Board,  and  Mr.  Curry,  of  the  Amher-t.  A  number  of 
important  questions  were  discussed,  many  of  which  are  of  equal  in- 
terest to  business  men  in  other  parts  of  the  Dominion,  such,  for 
instance,  as  licensing  pedlars  and  hawkers,  railway  freight  discrim- 
ination, insolvency,  terms  of  credit,  wholesalers  selling  to  consumers. 
Standard  time  was  a  subject  which  created  much  discussion. 
For  the  information  of  readers  in  other  parts  of  Canada,  it  may  be 
said  that  there  are  several  times  in  the  Maritime  Provinces.  The 
railways  all  work  on  eastern  standard  time,  while  every  city  and 
town  has  also  a  time  of  its  own,  based  to  some  extent  on  the  sun. 
Halifax  is,  according  to  the  sun,  52  minutes  ahead  of  railway  time  ; 
but,  for  convenience,  it  has  been  enacted  that  it  should  be  exactly 
one  hour  ahead.  In  all  the  hotels  throughout  the  Provinces,  there 
are  two  clocks  — one  labelled  "Standard Time,"  and  the  other  "  Local 
Time."  In  some  places  there  are  two  local  times,  and  when  engage- 
ments are  made  they  always  specify  which  time,  and  there  is  much 
confusion.  There  was  so  much  difference  of  opinion  as  to  which 
time  it  would  be  advisable  to  adopt,  that  a  decision  on  the  matter  was 
postponed  indefinitely.  The  majority  seemed  to  favor  "  Standard," 
which  means  that  there  would  be  but  one  time  in  Canada,  E  1st  of 
Port  Arthur  and  Detroit. 

Pedlars  and  hawkers,  with  waggons  and  packs,  infest  New 
Brunswick,  especially  the  border  and  northern  parts.  They  are 
usually  of  the  very  worst  class,  being  the  scum  of  European  and 
American  cities.  They  pay  no  taxes;  the  authorities  have  no  con- 
trol over  them;  they  commit  crime,  and  easily  evade  arrest  by  skip- 
ping over  the  border;  they  cheat;  they  sell  shoddy  goods  to  the  un. 
sophisticated  farmer,  fisherman  or  laborer.  Mothers  frighten  their 
children  by  telling  them  a  pedlar  is  coming.  There  are  two 
remedies  :  High  licence  fees  and  every  pedlar  wearing  a  badge,  or 
to  prohibit  them  entirely.  There  is  a  Provincial  law  for  regulating 
this  traffic,  but  it  is  inadequate,  and  a  resolution  was  adopted  asking 
the  Legislature  to  give  municipalities  power  to  license  and  collect 
$40  annually  from  non-resident  pedlars  and  $10  from  residents,  and 
to  compel  each  pedlar  to  wear  a  badge  and  not  to  cry  his  wares  on 
the  street.  Some  of  the  St.  John  merchants  opposed  the  proposition, 
on  the  grounds  that  it  was  an  interference  with  trade  and  that  it 
was  degrading  to  wear  badges,  but  the  outside  representatives  were 
solid  in  their  opposition  to  them.  It  was  pointed  out  that  the  Local 
Legislature  had  no  power  to  pass  an  act  of  this  kind  which  would 
interfere  with  trade;  but,  while  admitting  this  to  be  the  case,  it  was 
felt  that  it  was  worth  taking  chances  on,  especially  as  the  hawkers 
were  not  likely  to  carry  the  case  to  the  courts.  The  resolution  does 
not,  of  course,  apply  in  any  way  to  commercial  travelers,  though  it 
was  stated  that  some  of  the  Montreal  and  Toronto  travelers  were 
not  far  removed  from  pedlars. 

The  town  of  Woodstock  having  but  one  railway,  and  consequent 
arbitrary  freights,  the  Board  of  that  town  asked  the  Conference  to 
support  them  in  an  effort  to  obtain  redress,  which  they  did.  The 
Conference  also  gave  its  support  to  the  Newcastle  Board  in  its 
efforts  to  secure  more  equitable  rates  to  and  from  Northern  New 
Brunswick  points. 


Two  of  the  strongest  speeches  of  the  meeting  were  made  by  the 
mover  and  seconder  of  a  resolution  requesting  the  managers  of  the 
C.  P.  R.,  I.  C  R.,  and  G.  T.  R.,  and  the  various  Boards  of  Trade 
throughout  the  Dominion  to  support  the  Maritime  Provinces  in 
their  efforts  to  make  a  Canadian  port  instead  of  Portland,  the  winter 
terminal  point  for  the  subsidized  line  of  steamers.  This  is  the  most 
important  question  agi'ating  the  Maritime  Provim  es,  and  especially 
in  their  relations  with  other  parts  of  Canada.  They  hold  that  it 
would  be  advantageous  to  the  Dominion  generally ;  and  that  as  the 
provinces  had  made  sacrifices  in  entering  Confederation  and  in 
afterwards  paying  their  share  of  the  subsides  for  building  railways 
and  canals  in  the  west  and  for  ocean  steamers,  western  Canada 
should  assist  them,  especially  as  they  had  so  far  received  no  direct 
benefit  from  the  monies  thus  spent  in  developing  the  west.  Some 
pretty  strong  things  were  said  of  the  selfishness  of  the  Montreal 
and  Ontario  Boards  of  Trade,  and  the  scant  courtsey  wi  h  which 
they  had  treated  the  representatives  of  the  Maritime  Boards  ;  at 
other  times  during  the  conference  the  speakers  r.ither  harped  on  the 
disadvantages  of  Confederation.  When  the  Government  decide, 
as  no  doubt  they  will,  that  the  terminus  must  be  on  Canadian  soil, 
the  question  will  then  be  whether  Louisburg,  Halifax,  St.  John,  or 
St.  Andrews  shall  be  the  point.  The  feeling  seemed  to  be  that  the 
trade  would  be  divided  between  St.  John  and  Halifax. 

There  is  no  Insolvency  Law  in  New  Brunswick,  and  it  was 
decided  to  ask  the  Legislature  to  adopt  one  similar  to  the  Ontario 
Act  for  the  equitable  distribution  of  insolvent  estates. 

The  long  credit  system  was  condemned  and  wholesalers  and 
retailers  were  urged  to  curtail  credits. 

It  was  decided  to  organize  a  Maritime  Boird  of  Trade,  com- 
posed of  representatives  from  New  Brunswick,  Nova  Scotia  and 
Prince  Edward  Island  Boards,  to  meet  semi  annually. 

The  practice  of  wholesale  houses  selling  to  consumers  was 
severly  condemned,  and  it  was  recommended  that  in  future  the  name 
of  any  firm  doing  so  should  be  reported  to  the  different  Boards  of 
Trade.  The  mover  and  seconder  of  the  resolution  considered  that 
hotels  were  consumers.  This,  in  brief,  was  what  the  Conference  did. 

The  conference  idea  originated  with  Mr.  Hatheway,  President 
of  the  St.  John  Board,  whose  portrait  is  given.  He  is  a  young 
wholesale  grocer,  possessing  the  elements  th  it  should  lead  to  more 
than  ordinary  success.  While  watching  the  details  of  his  own  busi- 
ness carefully,  he  takes  a  great  interest  in  affairs  generally.  I  do 
not  think  he  took  the  presidency  of  the  Board  for  the  honor,  though 
he  must  appreciate  that,  but  because  he  felt  that  in  forwarding  the 
interests  of  the  businessmen  of  St.  John  he  was  doing  a  duty,  and 
at  the  same  time  indirectly  helping  himself.  He  thus  sets  an 
example  to  many  business  men  who  cannot  see  beyond  their  nose. 
They  do  not  see  that  in  promoting  the  interests  of  the  community 
they  help  themselves.  If  they  did.  there  would  be  more  successful. 
Boards  of  Trade,  and  practical  men  would  be  at  the  head  of  affairs  in 
many  towns  where  there  are  now  fadists.  Mr.  Hatheway  is  a 
shrewd  business  man,  and  if  I  am  not  much  mistaken  St.  John 
will  one  day  have  reason  to  congratulate  herself  on  having  made 
him  president.  He  makes  a  good  chairman  ;  says  but  little,  and 
displays  more  than  ordinary  tact. 

He  has  a  very  capable  assistant  in  Ira  Cornwall,  the  secretary. 
His  training  in  newspaper  work  on  the  Hamilton  (Ont.)  Spectator, 
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under  the  late  Hon.  Tom  White,  and  on  the  Montreal  Gazette, 
fitted  him  for  his  present  work.  He  knows  how  to  advertise 
St.  John  and  its  advantages,  and  he  does  it  well.  He  represented 
New  Brunswick  at  the  Indian  and  Colonial  Exhibition  and  as 
agent  general  of  the  Province  made  it  much  better  known 
in  Great  Britain.  It  would  have  paid  the  Government  to  have  kept 
him  there.  He  could  do  more  to  advertise  Canada — because  he 
knows  how — than  half  the  present  represent itives,  because  they 
were  appointed  f  r  political  services,  and  as  a  rule  do  not. 

The  Mayor  of  St.  John,  George  Robertson,  is  an  ex-president 
of  the  board.  He  is  a  different  stamp  of  man  from  many  mayors. 
He  was  elected  not  by  ward-heelers,  as  is  frequently  the  case,  but 
because  he  was  well  fitted  for  the  position.  He  is  a  very  successful 
retail  grocer,  but  he  has  a  good  partner,  and  most  of  his  time  is 
devoted  to  civic  affairs.  He  is  an  excellent  speaker  ;  always 
thoroughly  posted  on  his  subject,  he  places  it  before  his  audience 
in  clear,  concise  sentences  and  in  a  way  which  carries  con-viction. 

Portraits  of  others  will  appear  later. 


WHO     WERE     THERE. 

The  conference  was  held  in  the  Mechanics'  Institute.  W. 
Frank  Hatheway  was  elected  to  preside,  and  Ira  Cornwall  acted  as 
secretary. 

The  following  were  present : 

Lieut.  Governor  Fraser. 

Newcastle — J.  D.  Creaghan,  P.  Hennessey,  D.  Monison. 

Woodstock— J.  T.  Garden,  vice-president  ;  W.  A  Saunders, 
T.  C.  Ketchum,  secretary  ;  Jas.  Carr,  Hon.  W.  Lindsay,  V.  P. 
Agricultural  Society. 

MONCTON— J.  C.  Harris. 

St.  Stephen— A.  S.  Teed  and  Hon.  James  Mitchell. 

Frederickton— J.  I.  Neill,  H.  H.  Pitts,  M.P.P.,  J.  W.  Mc- 
Cready. 

Halifax— G.  J.  Troop. 

Amherst — M.  Curry. 
St.  John  — J.  J.  Bostwick,  Brock  &  Patterson,  Baird  &  Peters, 
Hon.  A.  G.  Blair,  E  S.  Carter,  A.  L.  Calhoun,  R.  Cruikshank,  Jas. 
Hanney,  F.  W.  Daniel,  J.  V.  Ellis,  W.  S.  Fisher,  Jos.  Bullock,  Jos. 
Finley,  Ed.  Fairweather,  G.  S.  Fisher,  Thos.  Gorman,  J.  C.  Robert- 
son, W.  Frank  Hatheway,  T.  H.  Hall,  Geo.  W.  Allen,  H.  C. 
Drury,  Thos.  R.  Jones,  W.  M.  Jarvis,  Jas.  Jack,  A.  J.  Lordly,  C.  E. 
Laechler,  J.  A.  Likely,  Manchester,  Robert-on  &  Allison,  T.  H. 
Somerville,  J.  McMi  Ian,  Andrew  Malcolm,  Jos.  Merritt,  J.  J.  Mc- 
Gaffigan.  D.  J.  McLaughlan,  Chas.  M.Donald,  I.  H.  Northrup,  W. 
Pugsley,  W.  C.  Pitfield,  Geo.  Robertson,  T.  B  Robinson,  D.  V. 
Roberts,  W.  E.  Raymond,  J.  DeW.  Spurr,  S.  Schofield,  T.  S. 
Simms,  R.  C.  Scott,  John  Sealy,  A.  C.  Smith,  J.  WilUrd  Smith,  C. 
N.  Skinner,  E.  Smith,  R.  Sullivan,  W.  H.  Thorne,  Viviin  E.  Tip- 
pet, W.  E.  Vroom,  C  W.  Weldon,  John  White,  C.  H.  Warwick,  E. 
L.  Whittaker. 

J.  B.  MacLean,   of  Hardware   Merchant,  was  present  as  a 
guest  of  the  St.  John  Board. 


WHAT  THEY  DID. 

In  opening  the  Conference,  Mr.  Hatheway  said  he  would  like,  as 
chairman  of  the  St.  John  Board  of  Trade,  to  extend  a  hearty  wel- 
come to  those  delegates  who  had  come  at  their  request.  To  the 
delegates  from  Newcast  e  he  extended  the  kindliest  greeting,  and 
recognized  them  as  a  capable  band  of  merchants  who  are  anxious 
to  advance  the  interests  of  the  province,  in  every  way  possble.  To 
the  delegates  from  Moncton  he  also  extended  the  kindliest  greeting. 
They  felt  that  Moncton,  being  the  centre  of  the  railway  system  of 
New  Brunswick,  and  also  increasing  rapidly  in  manufactures,  added 
to  the  influence  of  the  business  men  of  that  city.  He  extended  a 
welcome  also  to  Fredericton  and  Woodstock,  the  centre  of  lumber- 
ing and  dairying  industries.  They  were  not  here  to  ventilate  any 
particular  grievance.  Whatever  the  future  of  Canada  was,  the  de- 
sire was  that  New  Brunswick  should  have  a  foremost  place.  It  re- 
mained largely  with  them  whether  laws  would  be  enacted  that 
would  help  to  give  the  Province  its  foremost  place. 

Mr.  Hatheway  asked  that  a  President  and  Secretary  be  ap- 
pointed, and  Mr.  Hatheway  was  elected  chairman,  and  Ira  Corn- 
wall secretary.     The  first  topic  : 

Railway  Freight  Rates. 

Was  then  discussed,  and  W.  A.  Saunders,  in  moving  a  reso- 
ution,  felt  that  the  rates  of  freight  charged  to  merchants  in  Wood- 
stock have  been  too  high  in  comparison  with  what  have  been 
charged  in  other  places.     He  felt  that  they  had  not  had  that  chance 


of  competing  with  their   neighbors  that  they  should  have  had.     He 
then  moved  the  following  resolution  : 

"  Whereas,  the  town  of  Woodstock  has  a  population  approaching  4,000  souls,  and 
contains  a  number  of  manufactories  and  is  the  centre  of  one  of  the  finest  agricultural 
sections  of  Canada  ; 

"  And  whereas,  said  town  is  served  by  but  one  line  of  railway,  and  is  practically  a 
non-competitive  point,  from  a  railway  point  of  view  ; 

"  And  whereas,  an  arbitrary  tariff  is  charged  on  freight  going  to  that  town,  which 
is  a  source  of  great  grievance  to  the  manufacturers,  merchants,  business  men  and  citizens 
of  Woodstock,  in  their  opinion  impeding  business  ; 

Therefore  be  it  resolved,  that  in  the  opinion  of  this  conference  the  Board  of  Trade 
of  the  town  of  Woodstock  has  just  cause  for  dissatisfaction  with  the  arbitrary  rate  on 
freight  carried  by  rail  between  McAdam  Junction  and  Woodstock  ; 

"  And  further  resolved  that  this  conference  support  the  Woodstock  Hoard  in  its 
efforts  to  obtain  redress  of  this  grievance." 

J.  T.  Garden,  of  Woodstock,  in  seconding  the  resolution,  said 
that  there  was  no  competition  whatever  with  the  C.P.R.,  and  that 
they  had  simply  to  grin  and  bear  it  They  were  charged  24  cents 
per  100  lbs.  on  small  quantities  of  freight,  and  he  thought  it  a 
mistake  for  the  railway  company  to  take  advantage  of  any  town, 
or  any  section  of  the  province,  to  which  a  large  volume  of  freight 
was  daily  being  sent. 

T.  C.  L.  Ketchum  cited  cases  where  excessive  freights  had  been 
charged,  and  instanced  a  car  of  flour  taken  to  Edmundston  through 
Woodstock  at  $24  cheaper  than  one  could  be  delivered  at  Woodstock 
for.  The  freight  from  Liverpool  to  St.  John  via  Halifax  was  $12  go, 
while  the  freight  from  St.  John  to  Woodstock  was  $22.78. 

W.  H.  Thorne  asked  if  there  was  not  a  regular  tariff  of  rates 
from  all  the  different  points  of  Canada  and  New  Brunswick  to  Wood- 
stock direct,  and  did  the  same  complaint  arise  as  to  shipments  from 
Woodstock  to  other  points  ? 

J  T.  Garden  said  that  he  believed  the  rate  for  100  lbs.  from 
Montreal  to  St.  Stephen,  St.  Andrews  and  McAdam  was  54  cents 
per  100  lbs.  and  freight  to  Woodstock  79  cents.  Hay  could  be 
shipped  from  a  point  on  the  new  railway  to  Boston  and  Bangor  very 
much  cheaper  than  by  the  C.  P.  R.  from  Woodstock. 

James  Carr  pointed  out  that  the  expense  of  shipping  by  the 
C.  P.  R.  was  nearly  one  third  more  than  by  other  railway.-. 

A.  I.  Teed  also  quoted  instances  of  excessive  rates. 

J.  J.  McGaffigan  said  that  the  railways  charged  these  excessive 
rates  because  of  non-competition.  They  want  all  the  freight  they  can 
get,  and  where  there  is  competition  they  bring  down  their  rates  and 
get  the  freight. 

J.  S  Neill  said  that  in  Fredericton  they  were  in  the  same  posi- 
tion a  few  years  a^o.  They  were  at  the  mercy  of  the  C.P.R.  Now 
they  had  the  Canada  Eastern  Railway  connected  with  the  I.  C:  R. 
at  Cha  ham  Junction,  and  to-day  they  got  the  same  rates  as  St. 
John.  The  difficulty  now  could  be  got  over  by  building  a  rail- 
way from  Woodstock  to  Fredericton  and  then  on  to  St.  John 
and  hive  a  competing  line.  They  would  then  have  the  C.P.R.  by 
the  horns,  as  they  now  had  Woodstock.  There  was  water  communi- 
cation by  summer,  and  when  the  winter  came  on  up  went  the  rate  of 
freight  to  Fredericton,  the  winter  competition  being  removed.  He 
thought  the  three  cities  should  co-operate  and  get  a  line  of  railway 
from  St.  John  to  Woodstock  direct.  If  the  river  were  dredged 
through  to  Woodstock,  they  could  have  summer  competition. 

W.  S.  Fisher  asked  if  the  Woodstock  Board  expected  any  relief 
from  the  new  line  of  railway  from  Bangor  to  Houlton.  He  thought 
a  line  from  Houlton  to  Woodstock  would  be  better.  The  C.  P.  R. 
said  :  "  We  will  meet  all  competition  that  may  arise  and  exist,  and 
propose  to  do  so,  and  where  we  have  a  corner  we  propose  to  utilize 
it  to  our  advantage." 

Hon.  Mr.  Lindsay  thought  the  people  of  St.  John  might  see 
that  there  was  a  fair  rate  between  St.  John  and  Woodstock.  It 
looked  to  him  dishonest  that  railways  should  take  advantage  of  a 
town's  position. 

President  Hatheway  agreed  with  all  that  had  been  said  and 
that  the  arbitration  rate  was  from  McAdam  to  Woodstock. 

Mr.  McGaffigan  remarked  that  the  people  of  the  North  Shore 
had  been  complaining  about  the  arbitrary  rate  charged  on  deals  in 
the  winter  time  over  the  I.  C.  R.  to  St.  John.  At  the  request  of  Mr. 
Hatheway  this  was  left  for  a  separate  resolution. 

W.  A.  Saunders  regretted  he  was  not  in  a  position  to  give  de- 
tails. The  rate  from  St.  John  to  Fredericton  on  dry  goods  was  15  , 
cents,  from  St.  John  to  Woodstock  42  cents.  The  freight  rates 
affected  the  exports  to  a  great  extent.  The  new  line  from  Houlton 
to  Woodstock  was  bein 4  surveyed,  and  they  would  soon  be  able  to 
ship  freight  from  other  ways.  Being  so  close  to  the  border  it  was 
very  hard  to  keep  the  volume  of  trade. 

The  resolution  was  carried  unanimously,  and  it  was  agreed 
that  a  copy  be  sent  to  the  Canadian  Pacific. 

P.  Hennessey  wished  to  move  a  resolution.  The  rates  charged 
by  the  I.  C.  R.  taxed  the  North  Shore  people  very  unjustly.     The 
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tariff  was  5  cents  more  per  barrel  of  flour  between  Campbellton  and 
Berry's  Mills  than  to  Moncton  and  St.  John.  They  asked  for  a 
uniform  rate  of  delivery  of  goois  all  along  th-  line.  He  was  sorry 
to  find  that  the  Government  were  ready  to  take  advantage  and 
make  discriminating  charges  against  the  very  people  who  were  to 
reap  the  greatest  benefits  from  the  building  of  the  I.  C.  R.  It  was 
this  advantage  held  out  to  them  that  induced  them  to  agree  to  con- 
federation. It  was  a  breach  of  faith  on  the  part,  of  the  Government. 
He  moved,  seconded  by  D.  Morrison  : 

Resolved,  "  That  the  meeting,  composed  as  it  is  of  the  several  Boards  of  Trade  of  the 
Province  of  New  Brunswick  and  convened  in  the  city  of  St.  John,  its  commercial  centre, 
view  with  disfavor  the  discriminating  policy  of  the  Grand  Trunk  and  Intercolonial  Rail- 
ways in  freight  matters  against  the  northern  portion  of  the  Province  which  the  I.  C.  R. 
runs  through; 

"And  whereas  the  I.  C.  R.  charges  5  cents  per  barrel  more  freight  to  deliver  flour 
and  meal  at  the  north  shore  stations,  viz.,  from  Campbellton  to  Berry's  Mills  than  at 
Moncton,  St.  John  or  Halifax  :  Therefore  this  meeting  wishes  to  express  its  disapproval 
at  the  present  tariff  of  the  I.  C.  Railway  simply  because  it  discriminates  to  the  advantage 
of  its  customers  in  one  section  to  the  disadvantage  of  those  in  another  section  ;  and  be  it 

"  Further  resolved,  That  copies  of 
this  resolution  be  mailed  to  Hon.  Mr. 
Haggart,  Minister  of  Railways  and 
Canals,  and  to  the  manager  of  the 
G.  T.  Ry.  for  the  purpose  of  bringing 
before  their  notice  the  injustice  under 
which  the  north  shore  section  of  the 
Province  is  suffering  by  so  unfair  a 
freight  tariff,  and  that  this  Board  of 
Trade  ask  that  a  more  equitable  freight 
tariff  be  introduced  in  place  of  the  un- 
just one  now  in  existence." 

Mayor  Robertson  re- 
marked that  it  was  difficult 
for  any  railway  under  the 
control  of  a  government  or 
corporation  to  arrange  their 
tariffs,  because  railways, 
like  all  other  enterprises, 
must,  if  they  are  going  to 
live,  take  into  consideration 
competition  and  the  com- 
petitive points.  It  was 
almost  impossible  for  any 
railway  to  have  an  equal- 
izing rate  per  mile.  He  took 
much  pleasure  in  endorsing 
the  resolution  asking  the 
Government  to  take  steps  to 
do  ample  justice  to  the 
North  Shore.  The  northern 
part  of  ,the  province  was 
closed  to  navigation  during 
the  winter  season,  and  if  a 
fair  rate  were  given  to  St. 
John  and  other  Bay  of 
Fundy  ports  it  would  receive 
the  advantage  of  this  water 
communication  during  th.e 
winter  time,  and  great  ad- 
vantages accrue  to  the  whole 
of  the  province.  The  ship- 
ments of  lumber  to  the 
Argentine  Republic  are  con- 
stantly increasing,  and  the 
clas*  of  lumber  that  we 
furnish  will  always  find  a 
market  there.  A  better  rate 
would  enable  us  to  ship  all 
the  year  round. 

The  resolution  was  car- 
ried unanimously. 

Pedlars  and  Hawkers.— Should  License  Fees  be  Increased, 

and  should  the  Legislature  be  Dominion 

or  Provincial  ? 

D.  Morn  on,  in  moving  the  following,  seconded  by  Mr- 
Hennessey,  remarked  that  the  pedlars  were  becoming  so  numerous 
that  they  were  a  nuisance  : 

"  Whereas  the  present  Pedlars  Act  of  this  province  is  inadequate  to  regulate  the 
sale  of  wares  by  pedlars  or  hawkers  ; 

"  Be  it  therefore  resolved — That  this  conference  shall  influence  local  legislation  to  so 
amend  the  Act  whereby  county  municipalities  shall  be  empowered  to  deal  with  pedlars  or 
hawkers  by  causing  each  pedlar  or  hawker  before  entering  on  business  to  register  his  name 
with  the  Secretary-treasurer  of  the  county  in  which  said  pedlar  or  hawker  proposes  to  do 
business,  and  that  the  said  Secretary-treasurer  be  empowered  to  issue  licence  duly  numbered 
and  collect  from  each  non-resident  pedlar  or  hawker  the   sum  of  Sio  as  a  yearly  licence  tax. 

"  And  further  resolved — That  every  licensed  pedlar  or  hawker  under  this  law  shall, 
when  receiving  his  licence,  be  provided  by  the  secretary-treasurer  with  a  badge,  on  which 
shall  be  displayed  the  number  of  his  licence,  and  he  shall  wear  the  same  in  a  conspicuous 
place  upon  his  hat,  or  on  the  outside  of  his  outer  garment,  at  all  times  when  prosecuting 
his  business  as  such  pedlar  or  hawker  ;  and  he  shall  not  cry  out  his  wares  to  the  disturb- 
ance of  the  peace  and  comfort  of  the  inhabitants  of  the  municipality.'' 
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Mr.  Morrison  remarked  that  there  was  great  difficulty  in  tracing 
these  pedlars,  being  foreigners.  It  was  difficult  to  have  them  regis- 
tered unless  they  paid  a  licence  Collectors  of  rates  of  each  parish 
should  look  after  this  and  prosecute  pedlars  who  have  no  licence 
and  who  are  selling  contrary  to  the  Act. 

J.  V.  Ellis  would  like  to  hear  some  argument  in  support  of  the 
resolution.  It  carried  to  his  mind  an  idea  that  a  St.  John  com- 
mercial traveler  would  have  10  go  round  the  country  with  a  badge 
on  his  back.  Was  a  line  to  be  drawn  between  people  who  sold  by 
samples  and  the  men  who  sold  goods  which  they  carried  about  with 
them  ?  The  law  in  St.  John  was  inoperative  ;  he  never  saw  a  man 
wearing  such  a  badge. 

Mr.  Morrison  said  the  resolution  applied  to  pedlars,  chiefly 
foreigners.  It  was  difficult  to  keep  trace  of  them.  All  that  was 
asked  was  that  the  different  municipalities  should  have  some  law 
relating  to  them  ;  the  cities  and  incorporated  towns  already  having 
such  laws. 

Mayor  Robertson  said 
there  was  a  special  by-law 
in  St.  John  to  take  charge  of 
these  gentlemen.  The  rea- 
son Mr.  Ellis  had  not  seen 
any  of  the  badges  was  be- 
cause the  May<  r  and  the 
Chief  of  Police  kept  such 
men  out  of  the  city.  The 
last  year,  owing  to  the  dull 
times  in  the  United  States, 
ihere  has  been  a  vast  num- 
ber of  these  hawkers.  One 
class  of  men  got  a  licence 
and  established  headquar- 
ters and  sent  out  an  army 
of  pedlars.  These  are 
charged  $20  for  residence 
and  $40  for  business  licence, 
and  the  full  amount  was 
exacted.  Notwithstanding, 
there  was  a  number  of  com- 
plaints of  the  pedlars  cutting 
out  the  small  shop-kecpers 
who  pay  rates  and  taxes  and 
are  good  citizens.  It  was 
only  fair  for  the  taxpayers 
and  property-owners  that 
these  outsiders,  who  have  no 
intention  of  being  citizens, 
should  pay  handsomely  for 
the  privilege  of  remaining 
in  the  city.  It  does  not  ap- 
ply to  representatives  of 
commercialhouseswho  come 
here  with  samples  and  are 
in  the  legitimate  trade  of  the 
country. 

J.  J.  McGaffigan  said 
he  knew  Mr.  Morrison's  res- 
olution did  not  aim  at  the 
commercial  travelers.  He 
was  well  acquainted  with 
the  class  of  people  referred 
to.  He  met  them  frequently 
as  he  travelled  through  the 
country.  Only  the  other 
day,  he  saw  several  teams  at 
one  tme  at  Boiestown. 
W.  A.  Saunders  said  this  mat  er  came  before  the  municipality 
of  Carleton,  and  they  found  it  was  a  pretty  hard  thing  to  handle. 
These  pedlars  carried  every  conceivable  kind  of  merchandise  with 
packs,  carts  and  teams.  As  they  did  not  carry  any  great  stock  on 
hand,  if  they  were  seized  it  was  all  right.  When  the  matter  came 
before  them,  they  found  it  was  necessary  to  get  a  licence  from  the 
Secretary-Treasurer.  It  seemed  to  him  that  the  licence  was  too 
small,  and  that  it  should  be  increased.  It  seriously  affected  legiti- 
mate business. 

H  H.  Pitts  said  this  matter  had  been  before  the  Legislature. 
There  ought  to  be  a  general  law  of  the  Province,  and  any  commun- 
ity could  take  advantage  of  it  if  they  de  ired.  It  would  be  con- 
ceded that  the  thing  had  become  a  nuisance.  The  wording  of  the 
resolution  did  not  leave  the  responsibility  on  anybody.  Let  it  be 
more  definite,  and  word  the  resolution  so  that  there  would  be  some- 
body to  carry  it  out. 

In  answer  to  Mr.  Hatheway,  Mr.  Pitts  s  ated  that  the  law  should 
be  a  Provincial  one,  and  should  give  each  community  the  privilege 
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of  adopting  it  or  not.  There  was  a  discussion  in  the  House  last 
\ear  as  to  whether  it  should  be  general  or  not.  He  thought  next 
year  it  would  be  made  a  general  thing.  As  to  commercial  travelers, 
he  thought  there  were  some  whom  it  would  be  well  to  put  a  badge 
on,  as  they  were  going  beyond  legitimate  business.  It  has  been  sug- 
gested that  commercial  travelers  who  sell  small  parcels  and  do  a 
retail  trade  should  have  a  tax  put  on  them. 

T.  H.  Hall  said  that  every  person  had  a  right  to  go  into  busi- 
ness if  they  kept  within  the  law.  He  did  not  see  why  a  pedlar 
should  be  obliged  to  put  a  band  on  his  hat  to  distinguish  him  and 
show  him  everywhere  as  a  pedlar.  If  he  had  paid  his  licence  had 
he  not  the  same  right  as  a  retailer  or  a  wholesaler  ?  If  an  one 
doubted  him  when  he  was  going  round,  all  that  was  necessary  was  to 
ask  him  to  show  his  licence. 

Hon.  T.  R.  Jones  asked  whether  in  case  this  resolution  were 
adopted  by  the  Board  of  Trade,  they  intended  to  apply  to  the  Do- 
minion Legislature  or  the  Provincial  Legislature  for  the  remedy 
they  were  seeking. 

Mr.  Morrison  replied  that  the  resolut  on  stated  the  Provincial 
Legislature. 

Mr.  Jones,  continuing,  said  the  Provincial  Legislature  had  no 
power  to  pass  a  law  affecting  tra^e  and  commerce.  It  was  a  matter 
for  the  Dominion  Parliament.  If  there  was  Provincial  legislation, 
there  would  be  endless  litigation  and  trouble  and  parties  prosecuted. 

J.  D.  Creaghan  said  the  objection  was  not  so  much  that  these 
people  interfered  with  the  local  trade,  but  they  were  all  foreigners. 
Polish  Jews  and  all  conditions  of  men,  and  it  was  desirable  that 
they  should  1  e  taxed  and  their  names  should  be  registered.  As  to 
Mr.  Jones'  argument  regarding  the  powers  of  the  Provincial  Legis- 
leture,  the  Attorney-General  had  disproved  that  by  passing  an  Act 
precisely  as  this  one  here. 

Mr.  Lindsay  contended  that  it  was  a  matter  for  the  municipal- 
ities to  deal  with.  An  Act  providing  for  that  was  passed  before  con- 
federation There  had  been  no  legislation  since  then,  except  the 
Act  of  1S94,  which  makes  it  the  duty  of  the  collector  to  c  llec: 
the  fees. 

YV.  S  Schofield  asked  whether  the  substitu  ion  of  a  clause 
requiring  pedlars  and  hawkers  to  produce  their  licences  when 
demanded,  would  not  be  better  protection  than  the  clause  that  they 
should  wear  a  badge.  It  seemd  to  him  that  in  any  class  of  people  who 
were  authorized  to  do  business,  and  the  law  recognizing  their  busi- 
ness, it  was  hard  that  any  particular  man  should  be  picked  out  and 
marked  with  badges.  He  suggested  that  the  clause  be  removed  in 
order  to  secure  an  unanimous  vote. 

H.  H.  Pitts  hoped  the  mover  of  the  resolution  would  not  alter 
that.  The  officials  of  the  I.C.R.  wore  badges.  The  pedlar  was  not 
better,  nor  as  good.  The  pedlars  should  be  as  marked  as  poss  ble  as 
the  business  was  not  a  legitima  e  one. 

j  D.  Morrison  said  the  matter  was  purely  a  local  one,  and  he 
did  not  see  why  the  board  or  the  local  Legislature  could  not  deal 
with  it.  The  County  of  Northumberland  brought  the  matter  up 
and  passed  a  measure  in  the  Lower  House,  but  it  was  thrown  out  by 
the  Upper  House.  They  only  asked  for  the  same  powers  and  rights 
that  they  had  in  incorporated  cities  to  deal  w.th  pedlars  and  hawkers. 

Mr.  Jones  said  if  the  bill  was  passed  in  the  local  Legislatu  e 
thev  would  have  more  law  on  that  account  than  they  ever  had 
before.  The  proper  way  was  to  apply  to  the  Dominion  Govern- 
me  t  for  a  bill  that  would  regulate  all  these  matters. 

Vivian  H.  Tippet  thought  it  highly  desirable  that  these  men 

should  were  badges  and  as  a  matter  of  protection  to  our  wives  and 

families  they  should  be  looked   after.     They  were  generally  Polish 

ews  of  the  very  lowest  description  ;  they  locked  so  much  alike  it  was 

hard  to  tell  one  from  the  other. 

C.  A.  Everett  :  If  these  men  are  such  a  bad  class  of  pedlais, 
why  license  them?     Why  not  put  and  end  to  them  ?      Hear,  hear.; 

J.  V.  EKis  agreed  with  Mr.  Jones  as  respects  the  powers  of  the 
Provincial  Legislature.  He  failed  to  see  any  difference  between 
commercial  travelers  and  men  who  carry  ?heir  stock  on  their  backs 
and  on  teams.  Pedlars  were  not  all  Polish  Jews,  and  it  was  entirely 
a  matter  of  trade.  If  it  aimed  at  Polish  Jews,  it  should  be  so 
expressed  :  it  took  even  our  own  people.  If  narrow  lines  of  legis- 
lature were  allowed  to  go  on,  we  would  come  back  to  the  old  system 
of  1  ving. 

J.  D.  Creaghan  thought  the  resolution  was  comprehensive  and 
covered  the  whole  scope.  A  commercial  traveler  was  not  a  Jew, 
nor  a  Greek,  nor  a  Pole.     He  was  es.ablished  in  the  country. 

James  Carr,  of  Woodstock,  was  not  aware  that  any  part  of  the 

Province  was  harassed  as  much  as  the  border,  but  he  could  not  say 

he  was  in  favor  of  badges.     If  pedlars  did  not   produce  a  licence 

could  be  prosecuted  at  once.     They  might  have  a  badge   and 

that  be  overlooked. 


Mr.  MacLean,of  Hardware  Merchant,  gave  a  resume  of  the 
city  of  Toronto's  experience  with  pedlars.  He  said  that  a  few  years 
ago  the  city  council  had  passed  a  bylaw  excluding  the  pedlars  from 
plying  their  avocation  on  certain  central  streets.  To  oppose  this, 
the  pedlars  had  organized.  They  carried  the  matter  into  the  courts, 
and  in  the  Supreme  Court  they  succeeded  in  getting  the  by-law  de- 
clared ultra  v  res.  The  civic  authorities,  however,  he  said,  were 
still  of  opinion  that  the  by-law  was  intra  vires,  and  had  carr  ed  the 
ma  ter  before  the  Privy  Council,  where  it  still  rested.  Regarding 
badges,  he  said  that  largely  through  the  instrumentality  of  the  Re- 
tail Grocers'  Association,  the  pedlars  in  Toronto  were  now  compelled 
to  wear  badges,  altho  'gh  they  at  first  f  >ught  hard  against  doing  so. 

Mr.  Morrison  thought  it  important  to  have  a  badge  to  show 
who  these  pedlars  were.  There  was  an  unanimous  opinion  from 
the  counties  that  are  not  incorporated  that  these  pedlars  should 
be  controlled.  It  was  the  duty  of  St.  John  people  to  protect  legiti- 
mate trade.  These  Poles,  Jews  and  foreigners  came  here  and 
contributed  nothing  whatever  1 1  the  internal  taxation  of  the  country, 
and  we  had  to  compete  against  these  people  and  contribute  to 
taxation.  Therefore  it  was  not  unfair  to  ask  them  to  contribute  a 
licence  fee  towards  the  revenue  of  the  country.  The  complaints 
came  not  only  from  the  mercantile  people,  but  from  the  people  that 
were  trading  with  them. 

G.  W.  Allen  said  that  if  the  pedlars  were  guilty  of  criminal 
offences,  surely  the  criminal  laws  should  deal  with  them.  If  they 
could  sell  goods  cheaper  than  other  people,  why  not  let  them  ?  If 
the  charges  made  by  Mr.  Tippett  were  correct,  those  were  matters 
for  the  criminal  laws.  This  reso  ution  did  not  go  far  enough,  one 
way  or  the  other.  If  a  resoluti  m  was  brought  to  prosecute  these 
pedlars  we  might  look  into  it  :  but  a  measure  of  this  kind,  neither 
protectionn  or  free  trade,  he  for  one  should  oppose. 

Mr.  Jones  said  if  the  gentleman  would  offer  in  his  resolution,  to 
applv  to  the  Dominion  Government  for  the  re  ief  sought  instead  of 
to  the  local  Government,  he  would  support  the  resolution.  If  a 
bill  were  passed  by  the  local  Legis  ature  it  would  not  hold  water,  it 
would  only  get  the  small  traders  of  the  country  into  the  courts  and  the 
lawyers  would  reap  the  benefit.  The  bill  would  be  ultra  vires.  The 
amendments  that  had  been  passed  to  the  old  Act,  passed  before 
confederation,  did  not  interfere  with  the  fundamental  principles  of 
the  bill.     They  were  only  as  to  the  penalties. 

The  Chairman  then  put  the  resolution,  which  was  carried,  and 
it  was  agreed  that  a  copy  be  sent  to  the  Provincial  Secretary. 

The  Adoption  of  Standard  Time. 

Robert  Cruikshank  proposed  the  following  resolution  : 

'   Wh  -  -  -een  caused,  and  are 

now  being  caused  throughout  the  whole  of  the  Province  of  New  Brunswick  by  the  use  of 
so  many  different  methods  of  reckoning  time  ; 

.r.iform  time  would  greatly  add  to  the  comfort  and  convenience  of 
the  traveling  community  and  the  general  public  ;  therefore. 

-ved.  That  it  is  the  opinion  of  this  joint  conference  that  the  general  adop- 
tion of  Eastern  Standard  time,  as  now  in  use  on  the  Intercolonial  Railway,  should  be  sub- 
stituted and  used  all  over  the  Province  f  N  -  nswidt,  and  that  the  use  of  what  is  now 
known  as  St.  John,  or  local,  time  should  be  discontinued,  and  only  one  time  known  and 
used,  and  that  steps  be  taken  to  secure  its  adoption  by  legislation  or  other 

Mr.  Cruikshank  s  iid  that  the  adoption  of  standard  time  arose 
from  several  conferences  on  the  subject  of  time  It  was  decided 
that  Greenwich,  England,  should  be  the  starting  point  for  this  time. 
The  longitude  of  St.  John  was  66  degrees.  It  was  found  necessary 
by  men  who  had  considered  the  subject  in  connection  with  railways 
tha-  time  should  not  be  altered  in  going  from  one  place  to  another. 
It  was  also  found  necessary  to  adopt  a  certain  parallel  to  regu  ate 
the  time  for  this  country.  The  Intercolonial  Railway  had  adopted 
a  time  of  its  own.  It  was  then  decided  that  the  75th  parallel  of 
longitude  should  be  adopted.  The  change  had  caused  much  loss  of 
time  and  it  was  decided  ihat  something  should  be  done  at  this  con- 
ference to  have  one  time  for  all  general  use  instead  of  two  or  three. 
In  Moncton  and  other  places  where  standard  time  was  used,  it  was 
found  to  be  greatly  in  the  interests  of  the  people.  The  present 
s>  s:em  of  time  caused  a  great  deal  of  inconvenience  and  annovance, 
and  so  far  the  only  objections  to  the  change  had  been  made  on  the 
score  of  inconvenience.  At  the  time  the  change  to  decimal  cur- 
rency was  made,  a  great  outcry  was  raised,  but  a  provision  was 
made  for  a  certain  day  in  the  y  ear  for  the  change  to  come  into 
operation,  and  no  one  would  now  think  of  going  back  to  the  old 
currency.  There  was  no  reason  why  the  same  plan  should  not  be 
adopted  in  regard  to  this  time. 

Mr.  Harris  was  quite  in  accord  with  the  resolution.  It  had  been 
found  to  work  well  at  Moncton. 

T.  S.  Simms  said  it  would  be  better  if  they  all  adopted  the  same 
time  as  Halifax 

W.  H  Jarvis  said  if  that  were  d  me  they  would  still  have  two 
times,  and  the  railways  would  still  retain  the  eastern  standard  time. 
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It  would  be  better  to  adopt  the  eastern  standard  time  which  all  the 
local  railways  now  use. 

C.  A.  Everett  said  if  we  had  eastern  standard  time  we  would 
have  one  time  from  Detroit  to  the  Atlantic  Coast,  and  favored  the 
mover  of  the  resolution  putting  in  the  word  "eastern"  standard 
time.     This  was  agreed  to. 

Hon.  Wm.  Lindsay  opposed  any  change.  Did  the  railways 
want  to  rule  them  in  the  matter  of  time  ?  It  would  mean  confusion 
to  the  laboring  men. 

J.  V.  Ellis  was  not  in  favor  of  changing  the  time.  If  adopted, 
it  would  be  very  uncertain  in  its  operation,  especially  to  men  who 
were  employers  of  labor.  There  were  economic  reasons  why  work 
should  be  done  by  the  sun. 

Geo.  W.  Allen  was  in 
favor  of  the  adoption  of  stan- 
dard time,  on  the  ground  that 
there  were  only  two  days  in 
the  year  when  the  sun  was 
right. 

H.  A.  Drury  said  from 
his  experience  eastern  stan- 
dard time  should  be  univer- 
sally adopted  in  the  Mari- 
time Provinces.  Ninety  per 
cent,  of  the  people  visiting 
the  Maritime  Provinces  were 
familiar  with  the  eastern 
standard  time. 

S.  Schofield  said  that  a 
change  was  not  advisable 
All  legislation  on  matters 
of  this  kind  ought  to  be 
directed  in  the  interests  of 
the  largest  number  of  people. 
This  change  was  suggested 
simply  because  the  railways 
had  adopted  a  different  time. 
It  would  only  benefit  the  tra- 
veling portion  of  the  com- 
munity, which  was  a  very 
small  percen  age  of  the 
population  as  compared  with 
the  resident  population.  It 
was  undesirable  that  the  lar- 
ger portion  of  the  population 
should  be  inconvenienced  for 
the  smaller.  They  had  no 
evidence  as  to  the  working 
of  the  system.  Moncton  was 
a  town  where  standard  time 
was  used,  but  the  represen- 
tative from  Moncton  did  not 
give  them  any  information 
with  regard  to  the  practical 
working  of  the  system  there. 

J.  W.  McCready,  of 
Fredericton,  did  not  think 
there  was  any  evidence  be- 
fore the  conference  that  there 
was  any  annoyance,  confus- 
ion, loss  or  damage  to  any 
person  or  class  of  persons 
by  the  present  system  of 
time.  The  resolution  should 
state  facts  so  there  should  be 
some  evidence  behind  it  to  support  it.  If  they  passed  a  resolution 
at  all  they  should  pass  a  resolution  adopting  standard  time  after 
reciting  some  evidence.  There  was  no  necessity  for  such  a  thing  ; 
there  was  no  demand  for  it  by  the  country  or  the  city. 

J.  V.  Ellis  thought  there  was  no  reason  in  this  resolution,  except 
that  the  local  time  did  not  agree  with  the  sun  time.  The  present 
time  of  the  sun  was  most  convenient. 

Andrew  Malcolm  thought  more  inconvenience  would  be  caused 
be  the.  eastern  standard  time  than  by  the  sun  time  ;  they  would 
have  36  minutes  less  sun  during  the  work  day. 

H.  H.  Pitts  suggested  the  mover  withdraw  the  resolution  alto- 
gether.    There  was  evidence  of  strong  feeling  against  it. 

J.  F.  Merritt  said  that  Halifax,  Yarmouth  and  other  p'aces 
had  adopted  a  time  one  hour  ahead  of  the  railroad  time  here,  and 
h  ey  found  it  worked  admirably.     If  a  change  were  made  it  would 
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suit  the  people  of  the  city  better  to  adopt  the  same  time  a^  Halifax 
and  Nova  Scotia  ports  had  adopted. 

T.  S.  Simms  thought  if  every  town  would  adopt  the  60th 
parallel,  or  the  Atlantic  standard  time,  then  the  railroads  would 
come  to  it. 

Mr.  Spurr  moved  that  the  question  be  given  the  "  three  months' 
hoist"  as  there  seemed  to  be  a  disagreement  ;  which  Mr.  Pitts 
seconded. 

On  being  put  to  the  meeting  it  was  decided  on  vote  of  15  to  10 
in  favor  of  postponing  the  question. 

maritime  Board    of  Trade. 

Mr.  Troop,  President  of  the  Halifax   Board,  said  that  as  they 

had  been  successful  in  bring- 
ing together  the  local  boards 
of  trade  of  this  Province,  and 
what  he  had  seen  coi-vimed 
him  that  to  widen  the  circle 
could  not  f.,il  to  be  of  ihe 
greatest  importance  to  the 
Mai  itime  Provinces,  he  there- 
fore moved,  seconded  by  M  r. 
Everett  : 

"  Resolved,  that  in  the  opinion  of 
the  delegates  here  assembled,  it  is  de- 
sirable  that  a  Maritime  board  of  Trade 
should  be  organized,  representing  all 
the  local  Boards  of  Trade  in  the 
Maritime  Provinces 

'"  Resolved  that  a  committee  of 
five  be  appointed  from  among  the 
d  legates  here  assembled,  whose  duty 
it  shall  be  to  report  to  the  meeting 
this  evening  a  brief  scheme  for  the 
immediate  organization  of  such  Mari- 
time Board." 

Messrs.  Troop,  Halifax  ; 
Everett,  Morrison,  Newcas- 
tle ;  Teed,  St.  Stephen  ;  and 
Mayor  Robertson  were  ap- 
pointed ihe  committee. 

Mr.  Troop  submitted  the 
report  later  in  the  session, 
saying  he  did  so  all  the  more 
readily  because  the  Governor 
had  endoised  the  action  of 
the  Board  in  anticipation, 
and  he  congratulated  the 
chairman  on  having  a  gen- 
tleman presiding  over  the 
affairs  of  the  Province  who 
expressed  views  that  they 
were  all  delighted  to  hear. 

The  report  was  as  fol- 
lows : 

"  The  committee  appointed  to 
prepare  a  scheme  of  organization  for 
a  Maritime  Board  of  Trade  respect- 
fully recommend  adoption  of  the  fol- 
lowing constitution  : 

1.  This  body  shall  be  known 
as  the  Board  of  Trade  for  the  Maritime 
Provinces. 

2.  It  shall  be  composed  of 
delegates  selected  by  the  various 
Boards  of  '1  rade  throughout  the 
Maritime  Provinces. 

3.  It  shall  deal  with  all  matters 
of  trade  and  commerce  affecting  the 
interests  of  the  Maritime  Provinces  or 
of  any  section  thereof,as  well  as  mat- 
ters affecting  the  interests  of  ihe  whole 
Dominion. 

4.  The  officet  s  shall  be  a  president,  a  vice-president  for  each  of  the  Maritime 
Provinces,  a  secretary,  a  treasurer  and  a  Board  of  Directors,  upon  which  there  shall  be  at 
least  one  member  from  each  Board  of  Trade  affiliated  with  the  uody. 

5.  Meetings  of  this  board  shall  be  held  semi-annually,  in  the  month  of , 

at  such  places  as  may  be  selected  by  the  board  at  its  meeting. 

Your  committee  recommend  that  the  fiist  meeting  be  called  by  the  president  of  the 
Halifax  Board  of  Trade  at  such  time  and  place  as  he  finds  will  be  likely  to  best  accommodate 
the  various  boards. 

The  report  was  adopted,  and  a  copy  will  be  sent  to  each  Board 
in  the  provinces. 

Mr.  Thorne  moved,  seconded  by  Mr.  Spurr,  and  carried,  that 
the  session  adjourn  until  8  o'clock. 

The    Lieutenant-Governor. 

On  resuming  in  the  evening,  the  President  introduced  the 
Lieutenant-Governor  of  New  Brunswick,  Hon  Mr.  Fraser,  who  said 
he  had  much  pleasure  in  being  present.  The  gathering  together  of 
so   many   of  the   intelligent  business  men    of    the  country   could 
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not  but  produce  results  beneficial  to  the  commerce  and  industry 
of  the  province.  Many  years  ago  he  was  a  member  of  the  Board 
of  Trade  at  Frederic  on.  At  one  meeting  a  delegation  was  ap- 
pointed to  visit  the  city  of  Detroit,  where  there  was  a  great  meeting 
of  delegates  in  reference  to  commercial  matters  between  the  United 
States  and  Canada,  and  among  the  delegates  from  the  city  of  Fred- 
ericton  were  the  late  Judge  Fisher  and  the  late  John  Pickard.  The 
greatest  speech  made  at  that  meeting  was  that  of  the  late  Joseph 
Howe,  and  Canada  came  out  .with  honors.  Coming  back  to  the 
present  meeting,  his  Honor  said  that  he  was  present  in  his  repre- 
sentative capacity,  because  he  thought  it  proper  and  right  in  an 
assembly  of  this  kind  to  do  so  after  rece  ving  an  invitation,  and 
that  he  would  by  his  presence  give  every  countenance  possible  to 
the  gathering  of  the  intelligent  minds  of  the  country.  "It  is  only  by 
rubbing  against  each  other,  by  the  interchange  of  thought  and 
business  opinion,  that  one  can  arrive  at  a  satisfactory  result  with 
regard  to  anything.  One  Board  of  Trade  may  take  one,  and  another 
may  take  another  view.  Where  a  large  majority  of  the  Board  of 
Trade  of  any  community  approve  and  pass  any  resolution  with 
regard  to  any  particular  subject  with  which  they  have  been  dealing, 
it  ought  to  carry  great  weight,  and  if  you  call  together  Boards  of 
Trade,  as  you  have  done  here,  nothing  but  good  can  result." 

Shortening  Terms  of  Credit  in  the  Interests  of  Legitmate 

Trade. 

Mr.  Joseph  Finley  moved  the  following  resolution  : 

"  Whereas  the  long  credit  system  at  present  in  vogue  in  this  country  is  a  serious 
drawback  to  healthy  business  ; 

"  Therefore,  resolved,  That  in  the  opinion  of  this  meeting  it  would  be  greatly  in  the 
interest  of  the  country  at  large  if  credits  were  curtailed  and  goods  sold  on  shorter  time  by 
both  wholesaler  and  retailer." 

Mr.  Finley  said  the  resolution  should  be  supported  on  four 
grounds  :  ist.  On  the  ground  of  economy.  The  short  time  buyer 
could  buy  goods  considerably  less  than  on  the  long-credit  system. 
2nd.  It  was  strongly  in  the  interests  of  legitimate  trade.  The 
shortening  of  credit  would  reduce  a  great  deal  of  undue  competi- 
tion. The  lesolution  should  be  sustained  on  this  ground  if  on  no 
other.  The  shortening  of  credit  would  revive  legitimate  trade. 
3rd.  It  was  the  best  help  towards  the  collection  of  accounts.  A 
short  credit  account  was  more  easily  collected  than  a  long  one.  4th. 
It  wou  d  avoid  accumulation  of  stock.  The  short  time  buyer  was  a 
mist  careful  man,  and  it  was  seldom,  if  ever,  that  they  would  find  an 
accumulation  of  stock  when  the  short-time  buyer  knew  he  had  to 
pay  in  30  or  40  days. 

Ward  Pitfield,  in  seconding  the  resolution,  said  if  anybody 
wanted  a  reduction  of  credit  it  was  the  dry  goods  people.  While  Mr. 
Finley's  terms  were  3  to  4  months,  their  terms  were  from  3  to  9 
months.  It  would  be  beneficial  if  the  terms  of  credit  were  shorter, 
but  the  difficulty  was  to  carry  it  out,  as  St.  John  only  controlled  a 
small  portion  of  the  trade  of  the  Dominion.  There  was  a  per- 
nicious system  in  the  dry  goods  business  of  dating  ahead,  such  as 
taking  an  order  in  June  and  dating  the  goods  ist  November. 
Similar  resolutions  to  the  one  moved  were  on  the  minutes  of  the 
B  >ards  of  Trade  of  Canada,  not  once  but  many  times.  It  would  do 
no  harm  to  vote  on  this  subject,  and  to  vote  unanimously,  but  at  the 
present  time,  he  thought,  it  was  impracticable.  The  trade  of  Great 
Britiin  was  run  on  long  terms  of  credit,  such  as  six  months  from 
ist  April  for  goods  shipped  in  January  to  Canadian  clients,  from  nine 
to  twelve  months  to  people  engaged  in  the  Australian  trade,  and  in 
South  Africa  credits  extended  as  long  as  fifteen  months.  He  seconded 
the  resolution,  and  asked  the  conference  to  unanimously  place  it  on 
the  minutes. 

Mr.  Pitts  favored  the  resolution. 

W.  S.  Fisher  was  pleased  with  the  resolution.  As  Mr.  Pitfield 
said,  the  carrying  out  of  the  matter  was  a  different  thing.  They 
could  not  stand  on  their  own  merits  ;  they  had  to  be  guided  by  and 
follow  the  people  of  the  Upper  Provinces.  The  cause  of  failure,  as 
a  rule,  was  not  that  the  man  had  been  extravagant  or  not  done 
sufficient  business,  but  heavy  losses,  because  he  did  not  collect 
promptly.  The  trouble  was  not  so  much  as  between  the  whole- 
saler, manufacturer  or  capitalist  and  the  retailer  as  between  the 
retailer  and  the  consumer.  The  retai'er  felt  compelled  to  give 
unlimited  credit  to  his  clients.  If  the  country  merchant  were 
more  care'ul,  not  so  anxious  to  give  credit,  he  would  be  the 
better  able  to  pay  the  jobber  or  merchant  promptly.  We  should 
follow  the  method  of  trade  adopted  in  the  United  States,  which  is 
on  the  short-time  principle. 

J.  J.  McGaffigan  said  the  root  of  the  question  was  the  consumer. 
The  consumer  had  to  do  with  lumbering  and  farming  interes  s. 
This  took  up  a  large  portion  of  6,  8  and  12  months,  and  while 
these  people  were  waiting  for  returns,  the  jobbers  in  the  cities  had 
to  suffer.  They  had  to  compete  with  English  and  Western  credit, 
and  if  a  man  could  buy  for  cash  he  would  do  so,  and  take  the  dis- 


count. It  was  not  a  question  of  ability  to  pay,  it  was  inability  to  pay. 
He  had  to  wat  until  the  material  grew.  The  lumberman  had  to 
go  into  the  country  with  materials,  pay  for  supplies,  pay  for 
materials  to  bring  logs  to  market,  and  as  he  had  to  wait  until  he 
made  a  return,  he  was  not  able  to  meet  bils  in  30,  60  or  90  days 
The  men  who  labored  with  him  did  the  same  thing  and  got  their  sup- 
port out  of  the  store.  They  had  to  take  more  risks  than  the  jobber 
in  this  country.  Ifihe  jobbers  were  to  identify  themselves  more 
with  the  peojle  they  would  know  that  there  were  in  the  country 
honest,  straight,  upright  men,  who  took  more  r  sks  than  the  jobber 
and  did  all  they  could  to  pay  their  bills,  but  it  was  impossible. 
The  chairman  then  put  the  question  which  was  carried. 

The  Treatment  of   Insolvent  Estates. 

W.  H.  Thorne,  in  moving  the  resolution,  sad  the  want  of  an 
Insolvent  Act  for  the  equitable  distribution  of  the  assets  of  insolvent 
estates  was  a  great  disadvantage  to  the  legitimate  traders  through- 
out the  province.  In  insolvent  estates  an  agent  for  the  insolvent 
came  to  St.  John,  asked  them  to  accept  a  compromise  of  25  cents  or 
so,  as  the  case  might  be,  in  the  dollar.  The  majority  to  whom  this 
appeal  was  made,  with  a  leniency  toward  the  trader,  were  inclined  to 
accept  the  compromise  without  looking  into  the  affairs  of  the  in- 
solvent at  all.  This  had  militated  against  the  interests  of  the 
traders  throughout  the  province,  as  well  as  creditors  in  other  parts. 
These  traders  who  came  to  grief  asked  for  a  compromise,  and  then 
put  their  goods  on  the  market  at  a  lower  ra  e  than  any  legitimate 
trader  could  buy  them.  In  the  absence  of  an  Insolvent  Act  it  was  in- 
cumbent upon  them  to  find  some  means  of  removing  these  difficulties. 
If  there  was  an  Insolvent  Act  it  would  be  unnecessary  to  ask  the 
conference  to  commit  themselves  to  any  such  resolution  as  pro- 
posed, but  it  was  desirable  to  have  an  expression  of  view  upon  the 
question.     Mr.  Thorne  then  read  the  resolution,  as  follows  : 

"  That  in  the  interests  of  legitimate  traders  it  is  desirable  that  we  have  an  Insolvent 
Act,  or  an  Act  for  the  equitable  distribution  of  insolvent  estates." 

Geo.  A.  Schofield  seconded  the  resolution,  and  said  that  the 
present  position  of  the  matter  in  the  Dominion  was  that  an  Act  was 
passed  by  the  Senate,  would  be  introduced  to  the  House  of  Com- 
mons at  thenext  session,  and  would  probably  go  through  in  someform 
or  other.  It  was  not  worth  while  to  press  upon  the  Executive  of  the 
Dominion  Parliament  to  pass  an  Act  to  provide  for  equ  table  distri- 
bution. If  it  did  not,  the  Provincial  Legislature  should  take  the 
matter  up,  and  not  leave  them  as  they  had  been,  to  the  inj  ry  of  the 
good  name  of  this  province  and  of  Nova  Scotia. 

The  resolution  was  carried  unanimously,  and  it  was  agreed  to 
forward  a  copy  to  the  Provircial  Secretary 

North  Shore  Lumber  Freights. 

J.  J.  McGaffigan  then  proposed  the  following  : 

"  Resolved  that  in  the  opinion  of  the  conference  of  these  New  Brunswick  Boards  of 
Trade,  a  special  lumber  rate  on  the  I.C.  Railway  from  the  North  Shore  ports  during  the 
winter  season  to  the  open  winter  ports  of  the  Maritime  P-ovinces  would  add  greatly  to  the 
business  of  the  railway,  and  would  largely  develop  the  xport  lumber  trade  and  enable 
that  section  of  our  province  to  participate  in  the  Canadian  export  lumber  trade  to  the 
United  States,  West  Indies  and  South  American  ports  in  the  winter  season." 

Mr.  McGaffigan  said  that  some  time  back  they  had  tried  to  bring 
the  matter  before  the  Intercolonial  Railway,  and  they  were  told  that 
they  could  get  no  satisfaction  from  the  parties  at  Ottawa  who  then 
managed  the  railway.  Since  then,  however,  there  was  a  head  of  the 
railway  at  Moncton,  and  he  knew  that  the  interests  of  that  section 
of  the  country  had  suffered  in  the  years  gone  by.  He  understood 
that  in  order  to  get  the  lumber  to  British  markets  they  were  giving 
excessive  rates  to  steamships  and  sailing  vessels,  and  if  they  had 
anything  like  a  fair  rate  on  the  I.C.R.  they  would  not  force  a 
market  in  Great  Britain,  and  in  certain  seasons  of  the  year,  owing 
to  several  sections  of  the  country  being  closed  to  navigation,  they 
could  largely  develop  that  trade  through  the  open  winter  ports. 

Mr.  Hatheway  said  he  knew  personally  of  large  quantities 
of  shingles  that  had  left  by  the  way  of  Grand  Trunk,  and  rail- 
ways of  the  States  of  Vermont  and  New  Hampshire,  to  Boston 
and  other  ports. 

Mr.  Thorne,  in  seconding  the  resolution,  said  that  although 
there  had  been  considerable  discussion  on  this  subject,  there  had 
been  but  a  slight  concession  made,  and  it  was  not  sufficient  to 
indure  them  to  ship.  It  was  acknowledged  on  the  part  of  the  de- 
partment that  while  the  through  freight  rates  from  Halifax  to  all 
points  in  Canada  and  Ontario  was  at  a  rate  that  did  not  pay 
them,  the  rate  proposed  by  the  North  Shore  lumber  merchants 
would  give  them  a  profit.  There  would  seem  to  be  no  reason 
why  concessions  should  not  be  made  by  the  railway  to  enable  the 
merchants  to  ship  during  the  winter  season  a  great  deal  of  their 
lumber  through  the  port  of  St.  John. 

Mayor  Robertson  said  it  was  a  very  hard  case  that  the  whole 
lumber  country  on  the  no  thern  shore  should  be  deprived  of  the 
United  States  market. 
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J.  D.  Creaghan  thought  it  was  proper  for  the  I.C.R.  to  give 
a  special,  low  rate,  the  duty  on  the  logs,  etc ,  being  now  taken 
off.  It  would  increase  the  traffic  to  St.  John,  and  serve  the  city 
especially. 

The  President  put  the  question,  which  was  carried  unanimously. 

To  What  Extent    may  a  Wholesale    House  do  a  Retail 

Trade,  and  Would  it  not  be  to  the  Mutual  Advantage 

of    the    Wholesale    Merchant    and    Country 

Storekeeper  that  the  Retail  Trade  be 

Left  to  the  Latter  ? 


Mr.   Hennessey,  the  fol- 


J.  D.  Creaghan  moved,  seconded  by 
lowing  : 

"  Whereas  the  practice  of 
selling  merchandise  at  retail  by  the 
wholesale  trade  is  detrimental  to 
the  mutual  interests  of  both  the 
wholesale  and  retail  trade  of  this 
Province,  tending  to  increase  the 
cost  of  selling  and  commercial  risk 
of  the  former,  while  compelling  the 
latter  to  seek  business  advantages 
outside  this  Province  which  might 
naturally  be  expected  from  the 
wholesale  firms  of  Canada  if  a 
different  system  of  trading  be  es- 
tablished ; 

"And  whereas  the  practice  of 
selling  goods  to  private  persons  by 
wholesale  linns  has  been  going  on  for 
a  long  time  ; 

"  Be  it  therefore  resolved  that 
this  conference  disapproves  of  this 
manner  of  doing  business  and  recom- 
mends that  any  wholesale  firm  in 
Canada  who  shall  hereafter  do  a 
retail  trade  as  above  described,  in 
the  Province  of  New  Brunswick, 
shall  be  reported  to  the  different 
Boards  of  Trade  of  this  Province  by 
the  agrieved  merchant  to  be  dealt 
with  at  their  next  meeting." 

Mr.  Thorne  sympath- 
ized with  the  mover  and 
seconder.  It  was  one  of 
the  most  difficult  problems 
that  he  had  to  deal  with  in 
his  business,  where  the  con- 
sumers were  very  often  the 
largest  purchasers  of  many 
lines  of  goods  that  were 
never  kept  amongst  the 
traders  in  the  country  dis- 
tricts. That  was  the  diffi- 
culty that  lay  in  the  way  of 
supporting  the  resolution 
from  his  own  standpoint. 
He  protected  traders  as  far 
as  possible,  but  a  very 
large  number  of  articles 
that  were  kept  in  stock  in 
St.  John  were  not  kept  by 
the  ■-etailers  throughout  the 
country,  and  people  were 
forced  to  send  to  St.  John 
for  the  purpose  of  finding 
exactly  what  they  wanted. 

H.  H.  Pitts  said  there 
were  three  words  that 
should  be  omitted  in  this 
resolution — "  in  St.  John." 
This  thing  was  not  in  St. 
John.  It  was  not  the 
travelers  from  St.  John,  but  those  from  Montreal  and  Toronto,  who 
sold  goods  to  wholesale  merchants,  and  then  went  up  through  the 
little  villages  taking  their  samples  and  showing  them  to  people,  and 
selling  them  at  the  very  same  cost  as  they  sold  to  the  wholesale 
merchants.     "In  St.  John,"  thouldbe  ''in  Canada." 

Mr.  Creaghan  accepted  Mr.  Pitts's  amendment. 

J.  F.  Merritt  said  his  own  firm  gave  strict  orders  to  their 
travelers  only  to  sell  goods  to  dealers. 

Mr.  Schofield  would  like  to  ask  how  it  was  proposed  to  deal 
with  the  case  of  a  wholesale  merchant  who  had  no  customer  in,  say, 
the  town  of  Newcastle.  Would  their  idea  be  to  go  so  far  as  to  say 
that,  the  wholesale  merchant  doing  no  business  in  the  town,  it 
would  be  right  to  debar  him  from  doing  any  business  at  all  in  the 
town,  there  being  no  shopkeeper  willing  to  buy  goods  from  him  ? 

Mr.  Creaghan  replied   that  if  a  wholesale  house  came  into  a 


town  and  it  did  not  suit  anybody  there  to  buy  from  them,  would  that 
drive  the  wholesale  house  into  a  retail  business,  to  sell  goods  to  a 
private  party  ?  Some  time  ago  he  had  sold  a  small  party  six 
suits  of  clothes,  and  then  a  large  wholesale  and  very  respectable 
firm  in  Montreal  quoted  these  same  goods  50  cents  or  so  less  than 
he  had  sold  them  for.  The  customer  was  a  lumberman,  and  not 
recognized  in  business  at  all. 

Mr.  Ellis  asked  what  difference  there  was  between  this  and 
selling  a  barrel  of  flour  to  the  city  trade. 

Mr.  Hatheway  would  be  glad  if  the  wholesale  merchants 
would  agiee  not  to  sell  any  goods  to  consumers  at  all.  It  was 
simply  a  matter  of  agreement.  It  the  wholesale  merchants  would 
agree  not  to  sell  to  consumers  he,  for  one,  would  be  glad  to  fa'l 
in  with  such  an  arrangement.     He  had  often  advocated  this. 

Mr.  McGaffigan  said 
this  matter  had  been 
brought  up  in  the  northern 
part  of  the  province  and 
they  had  threatened  to 
boycott  St.  John  and  other 
merchants  in  the  p  ovince 
who  sold  goods  in  this 
way.  Fishermen  clubbed 
together  and  got  their  nets 
at  wholesale  prices.  The 
wholesale  men  did  not 
know  who  they  were  deal- 
ing wi;h,  did  not  know  the 
people  and  were  not  fam- 
iliar with  the  section  of  the 
country.  The  merchant 
heard  of  the  transaction 
and  made  a  complaint  if 
his  own  orders  were  filled 
with  the  house  who  had 
sold  the  goods.  It  was  a 
hard  matter  to  settle.  He 
would  like  to  see  the  mer- 
chants of  St.  John  take  the 
matter  in  hand  themselves 
and  show  their  determin- 
ation not  to  sell  goods 
to  consumers  in  the  coun- 
try. 

Andrew  Malcolm  re- 
marked that  in  buying 
goods  in  Boston,  where  he 
was  not  known,  his  name 
was  always  looked  up  in 
the  directory  to  see  who 
he  was  before  prices  were 
even  quoted  on  goods. 

Mr.  Troop,  of  Halifax, 
asked  whether  it  was  the 
intention  of  fhe  mover  of 
the  resolution  that  it  should 
extend  to  persons  who  do 
a  wholesale  and  retail 
business  at  the  same 
time. 

Mr.  Creaghan  replied, 
"  Not  at  all." 


GEORGE    ROBERTSON 
(Mayor  of  St.  John). 


The  question  was  then 
put  to  the  meeting  and 
carried  unanimously. 


Tha  Exportation  of  the    Products    of  Canada    Through 

Canadian    and   not  Through  United  States 

Ports  was  then  Discussed. 

Mr.  S.  Schofield  introduced  the  subject  by  moving  the  following 
resolution  : 

"  Whereas  it  is  manifestly  the  duty,  as  well  as  the  interest,  of  each  section  of  the 
Dominion  to  assist  in  promoting  the  welfare  and  prosperity  of  the  whole  countty  ; 

"  And  whereas  it  would  be  advantageous  to  the  Dominion  generally  that  its  import 
and  export  trades  should  be  conducted  over  Canadian  railways  and  through  Canadian  sea 
ports  ; 

"Therefore  resolved  that  the  Managers  of  the  Grand  Trunk,  Intercolonial,  and 
Canadian  Pacific  Railways,  as  well  as  the  various  Boards  of  Trade  throughout  the  Dom- 
inion, be  requested  to  promote  the  foregoing  idea  so  far  as  practicable,  especially  by  util- 
izing the  Maritime  Province  sea  ports  during  the  winter  season  when  the  St.  Lawrence  is 
closed  to  navigation. 

"And  further  resolved   that   the  Dominion  Government  also  be  requested  to  co- 
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operate  in  every  possible  way,  more  particularly  when  arranging  future  steamship  subsidy 
contracts,  which  should  always  stipulate  for  the  use  of  Canadian  ports  only,  and  thus  carry 
out  the  policy  of  '  Canada  for  the  Canadians.'  " 

Mr.  Schofield  proceeded  to  say  that  it  might  seem  strange  that 
such  a  resolution  should  be  proposed  27  years  after  the  Confedera- 
tion of  the  Canadian  Provinces,  and  7  years  since  the  opening  of  the 
Canadian  Pacific  Short  Line  to  this  City.  They  certainly,  he  said, 
had  very  great  expectations  with  regard  to  the  benefits  that  would 
flow  to  these  Provinces  from  the  establishment  of  Confederation, 
and  from  the  opening  ot  that  great  railway,  but  they  had  suffered  a 
very  great  deal  of  disappointment,  and  it  was  because  of  thar,  that 
the  feeling  existed  to-day  that  some  movement  was  desirable,  and  the 
matter  was  brought  before  the  Conference  in  order  to  obtain  its 
opinion  and  support  that  greater  benefits  might  come  to  this  Pro- 
vince than  had  been  realized.  Proceeding,  he  said,  that  the  C.  P. 
R  since  it  had  been  opened  and  in  operation  to  this  city,  was  known 
to  have  carried  very  large  quantities  of  the  products  of  Canadi  to 
United  Stales  ports,  and  very  litt'e  had  to  come  to  St.  John  or 
Halifax.  The  Grand  Trunk  Railway  had  carried  nearly  all  the 
products  that  are  exported  over  its  road  to  Portland,  Maine, 
and  from  that  city  it  had  been  carried  to  the  old  coun- 
try by  steamers  subsidized  by  our  own  Canadian  Govern- 
ment, which  was  the  greatest  disappointment  of  all.  A 
change  was  demanded,  and  he  might  fairly  say  not  only  by  New 
Brunswick  but  by  Nova  Scotia.  These  Provinces  had  rights. 
They  had  paid,  and  were  still  paying  and  would  always  have  to  pay 
their  share  of  the  interest  on  the  public  moneys  of  the  country  which 
had  been  invested  in  the  C.  P.  R.  and  canals  and  other  improve- 
ments to  the  country  to  the  west,  and  it  was  natural  and  right  that 
they  should  claim  to  enjoy  some  of  the  benefits  vvhich  tesulted  from 
these  great  public  undertakings.  He  claimed  from  the  Government 
more  pirticularly,  that  they  should  assist  this  demand  and  ■  move- 
ment in  every  way  they  could  by  subsidies,  and,  if  possible,  by  Pro- 
vincial tariff  arrangements,  so  as  to  encourage  the  importation  and 
exportation  of  goods  to  and  from  Canada  through  our  own  ports. 
In  asking  that  assistance  from  the  Central  Government  they  were 
streng  hened  by  the  fact  that  there  way  a  great  principle  underly- 
ing the  whole  principle  of  the  Government,  that  is  protection  which 
was  afforded  the  manufacturers  and  all  kinds  of  industries  through- 
out the  Dominion.  Surely  it  was  only  the  same  principle  when  he 
asked  for  protection  for  the  sea  ports  and  their  proper  business, 
handling  the  imports  and  exports  of  their  country.  He  asked  the 
railways  for  their  support.  The  Intercolonial  Railway  had  been 
built  entirely  by  the  public  money  of  the  country,  and  there  could  be 
no  doubt  that  the  management  of  that  railway  should  do  all  they 
possibly  could  to  do  what  he  asked.  The  Grand  Tiunk  and  Can- 
adian Pacific  Railways  had  also  been  very  largely  aided  by  the 
public  money  of  the-  country,  and  he  was  justified  in  asking 
the  management  of  these  railways  to  do  something  for 
the  benefit  of  all  sections  of  the  country.  As  regards  the 
people  of  the  country  generally,  they  were  asked  to  support 
this  movement  on  the  ground  of  self-interest.  It  was  to  the 
interest  of  everybody  in  every  part  of  the  Dominion  that 
the  whole  should  prosper.  The  Martime  Provinces  could  not  pos- 
sibly prosper  as  they  should  do  if  they  were  deprived  of  this  trade. 
The  idea  was  a  national  on»,  and  on  that  ground,  and  on  patriotic 
grounds,  they  appealed  to  the  publ  c  generally  throughout  the 
Dominion.  The  next  consideration  would  appear  to  be  the  practic- 
ability of  the  scheme.  The  most  important  point  in  that  connection 
was  the  distance  between  the  Old  Country  and,  take  Montreal. 
The  shortest  distance  between  Monreal  and  Liverpool  was  vn  Pert- 
land,  Maine,  next  came  St.  John,  next  Halifax,  and  next  New  York, 
that  was  taking  the  railway  and  steamship  distances  together.  From 
Montreal  to  Liverpool,  via  Portland,  was  3,147  miles  ;  via  St.  John, 
3,181  niles  (oily  34  mi'es  more)  ;  via  Boston,  3,290  ;  via  Halifax, 
3,319,  and  via  New  York  (which  controlled  the  largest  part  of  the 
trade),  3,375  miles.  Between  the  longest  mileage,  v;a  New  York, 
and  the  shortest  mileage  via  Portland,  there  was  only  a  difference  of 
228  miles.  It  was  a  mere  nothing  in  the  consideration  of  the  total 
and  it  is  quite  evident  that  it  was  not  a  question  of  mileage  which 
would  cause  the  province  to  gain  the  trade  and  hold  it. 

In  regard  to  the  ports,  Nova  Scotia  had  Halifax  and  Louisburg 
both  capable  of  prosecuting  business.  He  was  not  claiming  on 
behalf  of  the  Board  of  Trade  of  St.  John  that  this  business  should 
only  go  through  New  Brunswick.  They  were  claiming  that  the 
Maritime  Provinces  and  Nova  Scotia  had  at  least  as  good  ports. 
New  Brunswick  had  two  good  port?,  St.  John  and  St.  Andrews.  In 
a  general  way  there  was  no  question  of  the  practicability  of  the 
scheme.  They  required  assistance  from  the  Boards  of  Trade  in 
order  to  accomplish  this  object.  They  wanted  the  assistance  of 
their  Parliamentary  representatives,  and  if  the  people  were  in 
earnest  and  laid  the  matter  before  their  Parliamentary  representa- 
tives, it  followed  as  a  matter  of  course  that  they  would  get  their 
assistance  and  the  matter  would  be  urged  upon  the  Government. 
Whenever  that  point  was  reached,  that  the  object  was  accomplished 


or  within  reach,  there  was  no  doubt  theie  would  be  a  friendly 
rivalry  as  between  the  different  provinces  and  the  different  ports. 
St.  John  would  like  to  have  as  much  as  possible  of  the  trade,  and 
the  same  with  Ha  ifax.  It  was  wanted  for  the  Maritime  Provinces 
first,  and  then  they  could  do  what  they  could  for  their  own  respec- 
tive interests. 

In  regard  to  St.  John,  a  great  deal  had  been  said  as  to  the 
capabilities  of  the  port,  and  they  had  found  it  necessary  to  present 
a  great  many  facts  on  that  subject  to  the  public  from  time  to  time, 
and  on  one  special  occasion  the  Board  of  Trade,  in  order  to  remove 
a  great  many  erroneous  ideas  conveyed  in  regard  to  the  Bay  of 
Fundy  and  the  harbor  and  port  of  St.  John,  appointed  a  special 
committee  to  look  into  the  matter  and  get  all  the  informat'on  pos- 
sible and  report  to  the  Board.  That  committee  performed  its  work 
satisfactorily,  and  at  great  length.  They  had  prepared  a  pamphlet 
on  the  Bty  of  Fundy  and  the  port  of  St.  John.  This  showed  that 
the  port,  so  far  as  navigation  went,  was  one  of  the  safest  north  of 
the  Hatteras.  There  were  deep  water  wharves  on  each  side  of  the 
harbor,  with  27  feet  of  water  at  low  tide.  The  C.P.R.  grain  ele- 
vator was  the  best  in  America.  He  made  these  remarks  with  re- 
gard to  St.  John,  as  Mr.  Troop  and  others  had  an  erroneous  idea 
of  the  port.  He  asked  that  each  Board  of  Trade  take  a  copy  of  the 
pamphlet  containing  the  report  of  the  special  committee  on  the 
subject. 

Mayor  Robertson  said  he  had  the  honor  to  second  the  resolu- 
tion. Since  1882  this  question  had  been  at  various  times  discussed 
by  the  Dominion  of  Canada  and  by  the  mother  country.  Tho  e 
who  had  voted  for  the  confederation  of  the  provinces  did  so  because 
it  was  represented  that  it  would  benefit  the  provinces,  and  ihose  in 
the  Maritime  Provinces  had  been  grieviously  disappointed.  The 
Lower  Provinces  were  to  have  the  handling  ot  the  import  and  ex- 
port business,  but  they  had  not  got  it.  Neither  the  Intercolonial  nor 
the  C  ^nadian  Pacific  Railway  short  line  had  brought  the  business  as 
they  should  have  done.  St.  John  had  done  her  part  and  expended 
a  quarter-of-a-million  of  dollars  upon  her  harbor,  etc.  He  confessed 
it  was  the  most  difficult  problem  in  the  Dominion  of  Canada.  He 
feared  that  unless  the  Government  took  hold  of  it  with  the  deter- 
mination of  subsidizing  freight  lines  and  giving  rates  of  freight  to 
those  who  were  running  the  lines  to  compete  successfully  with  their 
rivals,  that  it  could  not  be  done.  There  was  not  only  a  Canadian 
aspect,  not  only  a  Maritime  Province  aspect,  but  there  was  an  Im- 
perial aspect.  There  was  an  Imperial  aspect  to  it  from  the  time 
that  the  Intercolonial  Railway  became  a  part  of  the  contract.  It 
was  guaranteed  by  the  British  Government,  and  the  money  was 
raised  by  that  guarantee.  He  held  ihe  Mother  Country  was  to-day 
more  deeply  interested  in  this  matter  than  she  was  in  uniting  the 
different  provinces  of  Canada.  At  the  Intercolonial  Conference 
held  at  Ottawa  the  o  her  day,  this  great  question  came  up,  and  it 
was  one  of,  if  not  the,  principal  question  that  came  before  the  con- 
ference. Already  the  Canadian  Government  had  granted  a 
considerable  subsidy  to  a  line  of  steamers  from  Vancouver  to 
Australia,  and  an  enormous  amount  of  money  had  been  put  in 
the  C.P.R.  At  the  discussion  of  the  great  question  in  Ottawa  the 
British  Government  had  a  representative  in  the  Earl  of  Jersey,  and 
he  is  to  report  to  the  British  Government,  and  he  (the  speaker) 
judged  that  the  Government  of  Canada  and  the  people  of  Canada 
were  waiting  with  considerable  inierest  as  to  the  result  of  the 
report  of  the  Earl  of  Jersey.  They  had  lo  consider  the  possibility 
of  ihe  British  Government  taking  hold  of  this  thing  and  putting  it 
through  and  making  it  a  success.  The  cost  of  a  six  months'  war 
with  France  would  give  the  steamers  and  divert  the  trade  that  goes 
through  the  American  ports.  Mr.  Robettson  proceeded  to  read  an 
extract  from  a  paper  to  the  effect  that  it  was  as  much  to  the  interest 
of  the  Australian  Government  as  to  the  Canadian  Government 
that  a  subsidy  should  be  granted  and  a  fast  line  established.  The 
mails  would  gain  several  days  by  the  Canadian  route  from  Austra- 
lia. The  present  contract  for  carrying  the  British  mails,  and  vice 
versa,  by  the  Peninsular  and  Oriental  and  other  lines  via  the  Suez 
Canal  would  expire  in  the  year  1896,  aud  in  that  year  it  wou  d  be 
available  for  re-distribution  and  then  the  Canadian  route  would 
become  a  powerful  competitor.  The  mails  from  Australia  can  be 
delivered  at  Vancouver  in  18  days,  carried  across  the  continent  by 
the  C.  P.  R.  in  five  days  and  across  the  Atlantic  in  six  days,  making 
twenty-nine  days  in  all.  Mr.  Robertson  thought  it  was  too  much 
for  the  Government  of  Canada  and  the  people  of  Canada  to  under- 
take. With  all  the  energy,  perseverance  and  determination  of  this 
country,  it  was  sometimes,  and  he  believed  in  this  case  it  might  be, 
far  too  much  to  undertake  this  tremendous  service  unless  supported 
by  the  Imperial  Parliament  and  by  the  Government  of  Australia. 
When  the  report  of  the  Earl  of  Jersey  came  in  they  would 
come  to  the  end  of  the  question  and  know  whether  they  were  to 
have  an  Imperial  highway  across  the  Dominion  of  Canada  or  not. 
He  had  dwelt  at  some  length  upon  that  aspect  of  the  affair  as  it 
was  the  only  aspect  that  held  out  any  hope  for  the  future.     The  C. 
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P.  R.  had  bowed  to  the  strong  feeling  in  Winnipeg,  but  Mr.  Van 
Home  said  it  was  absolutely  necessary  to  make  American  connec- 
tions. The  C.  P.  R.  had  gone  to  American  ports  and  had  hauled 
our  freight  without  reference  to  the  nat:onal  idea  and  purely  on  the 
principle  of  dollars  and  cents. 

There  was  still  another  aspect  to  the  question.  The  Maritime 
Provinces  had  a  right  to  ask  the  Canadian  Government  to  give 
the  Maritime  Provinces'  vie  w  of  the  question  more  consideration  than 
they  had  yet  given  it.  The  other  day  they  had  a  deep  water 
convention  to  carry  the  St.  Lawrence  route  through  to  Chicago. 
He  did  not  believe  that  there  was  a  thought  in  the  minds  of  the 
western  Canadians  about  the  importance  of  the  Maritime  Province 
to  the  Dommion  of  Canada.  He  regretted  to  say  that  he  found  a 
great  deal  of.  indifference,  showing  that  we  were  not,  with  all  our 
Maritime  ports,  in  their  thoughts  at  all.  He  had  said  in  Montreal 
latterly  :  "  Canadian  as  I  am,  strongly  as  I  have  faith  in  Canada 
and  the  Imperial  ides,  if  the  present  state  of  affairs  continue,  if  the 
trade  of  Canada  rontinue  to  pass  through  American  ports,  I  fear 
that  the  people  of  the  Maritime  Provinces  will  come  to  the  point 


not  use  United  States  ports,  that  they  must  discharge  their  cargo  at 
either  St.  John  or  Halifax,  or  both.  The  Government  were  giving 
public  monies  away  to  support  a  foreign  port. 

Hon.  Mr.  Lindsay  said  the  Government  should  give  a  large 
subsidy  to  the  railroad  to  carry  cheap.  Every  man  would  ship  by 
the  cheapest  route.  The  freight  on  the  Intercolonial  Railway  should 
be  so  low,  that  by  shipping  by  this  route  would  be  to  the  advantage 
of  the  people  to  do  so. 

Mr.  Hatheway  then  put  the  question,  which  was  carried  unani- 
mously. 

Delegates   at   Luncheon. 

The  St.  John  Board  never  does  things  by  halves,  and  when 
they  decided  on  a  conference  they  also  arranged  a  luncheon  which 
was  a  most  delightful  one.  The  chair  was  occupied  by  Mr.  Hathe- 
way, and  the  vice-chairs  by  W.  H.  Thome,  C.  A.  Everett,  W.  S. 
Fisher  and  W.  M.  Jarvis.  After  the  bounteous  repast,  and  Her 
Majesty's  health  had  been  toasted,  the  Chairman  proposed  "  The 
Governor-General,"  to  which  J.  V.   Ellis,  of  the  St.  John  Globe, 


armers  Don't  Read 

it.  They  would  find  little  to  interest  them  if  they 
did,  but  all  the  live  Hardware  and  General  Deal- 
ers in  Quebec,  New  Brunswick,  Nova  Scotia  and 
Prince  Edward  Island  do,  because  it  contains 
information  which  they  must  have,  and  which 
they  can  get  from  no  other  source. 
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and  say  that  it  must  not  exist  any  longer."  Were  we  going  to  stand 
by  and  see  our  seafiring  men  go  to  American  ports,  our  greatest 
interest  of  ship-building  Dassing  away. 

A  great  problem  laid  before  the  Canadian  Government  unsolved, 
and  it  would  have  to  be  grappled  with  and  solved  if  they  were  going 
to  build  up  a  great  Canadian  nationality.  It  was  the  duty  of  the 
City  of  Halifax  and  of  every  county  of  the  Maritime  Provinces  to 
join  St.  John  in  this  common  object,  that  the  Canadian  trade  that  is 
being  largely  developed  in  American  ports  shall  be  diverted  to  the 
proper  route,  and  if  it  could  be  done  by  the  hands  or  money  or 
energy  of  man,  it  should  be  done,  that  we  might  become  in  very  truth 
a  Dominion  from  the  Atlantic  to  the  Pacific. 

Hon.  Mr.  Lindsay  said  he  would  like  to  ask,  if  in  shipping  to 
the  Old  Country  or  importing  back,  the  Government  were  to  make 
the  people  ship  by  the  dearer  route  ? 

M  r.  Schofield  said  that  in  arranging  subsidies  with  the  Dominion 
and  Allan  lines  of  steamers,  the  Governmsnt  should  say  they  must 


responded,  saying  he  was  not  sure  how  far  the  Governor-General 
would  approve  of  his  answering  the  toast  on  this  occasion.  His 
Excellency  was  here,  and  we  found  him  a  gentleman  in  every  sense 
of  the  word.  We  had  never  a  Governor-General  who  made  le  ss 
distinction  among  all  classes  than  the  present  one.  Everyone  had 
been  deeply  impressed  with  his  wife,  who  had  taken  such  a  deep 
interest  in  the  people.     (Applause.) 

W.  S.  Fisher  proposed  "  His  Honor  the  Lieutenant-Governor," 
to  whom  he  paid  a  glowing  tribute.  He  was  a  lawyer  and  a  citizen, 
and  one  of  whom  all  had  felt  proud. 

Hon.  James  Mitchell  responded  on  behalf  of  the  Lieutenant 
Governor.  It  gave  him  a  great  deal  of  pleasure  to  do  so.  He 
would  say  very  little  in  addition  to  what  Mr.  Fisher  had.  Every 
man,  woman  and  child  knew  the  name  of  Governor  Fraser,  and  no 
man  was  more  popular  than  he.  The  newspapers,  which  delighted 
to  say  the  very  best  of  a  man,  told  of  what  a  reception  he  had 
had  on  his    recent  visit  to  the   North  Shore.     He   expected  that 
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he  would  have  been  at  the  conference.  He  felt  that  he  was  echoing 
the  feelings  of  everyone  in  New  Brunswick  when  he  said  the  present 
Government  occupied  a  warm  place  in  the  hearts  of  all.  Since 
Governors  had  been  selected  from  men  of  New  Brunswick  we  have 
had  men  of  whom  we  have  felt  proud.  If  Governor-Generals  were 
selected  from  men  of  Canada,  we  could  produce  as  good  men  as  can 
be  sent  from  England.  The  gift  of  John  J.  Fraser  as  Governor  of 
New  Brunswick  was  one  of  the  best  that  could  have  been  given  this 
fair  province  of  ours. 

The  next  toast  was  "  Our  Guests  from  Nova  Scotia."  The 
president  spoke  of  the  mines  of  Nova  Scotia,  its  agricultural  ad- 
vantages, and  the  many  other  things  which  made  it  what  it  was. 

Mr.  Troop,  president  of  the  Halifax  Board  of  Trade,  was  received 
with  three  cheers  and  a  tiger.  He  said  that  if  an  eloquent  speech 
was  expected  from  him  those  assembled  would  be  surprised.  It  was 
the  forte  of  merchants  to  do  and  not  to  talk.  There  was  a  pro- 
fession whose  members  could  do  and  talk  also.  The  president's 
kind  references  to  Nova  Scotia  had  entirely  overcome  him.  Nova 
Scotia  had  great  capabilities  as  he  was  aware,  and  he  could  safely 
say  it  had  the  most  kindly  feelings  towards  the  adjoining  province 
of  New  Brunswick.  When  he  received  the  invitation  of  the  St. 
John  Board  to  attend  the  conference,  an  honor  was  conferred 
upon  him  that  he  had  not  anticipated,  and  would  not  soon  forget. 
The  interests  of  the  Maritime  Provinces  stood  in  a  peculiar  position 
in  this  Dominion.  We  had  the  great  Western  Provinces  in  a 
measure  eclipsing  and  overshadowing  our  Maritime  Provinces. 
For  15  years  the  press  had  been  pointing  towards  the  great  western 
country  and  "  Go  west,  young  man,"  was  the  advice  given.  We 
felt  now  that  we  had  interests  in  the  Maritime  Provinces.  The  St. 
John  Board  of  Trade  had  struck  the  keynote  in  calling  together 
here  representatives  from  the  various  Boards  of  Trade,  and  in 
show  ng  that  the  interests  of  St.  John  were  not  different  from  those 
of  the  outlying  districts.  The  question  of  having  such  a  conference 
had  been  discussed  by  the  Halifax  Board.  He  spoke  very  much  in 
favor  of  these  gatherings,  and  showed  the  advantages  of  them  to 
the  cities  and  towns  of  a  province.  As  the  cities  advanced,  so  must 
the  rural  districts,  and  when  representatives  from  them  met  the 
city  men,  prejudices  were  torn  down  and  more  was  thought  of  the 
interests  of  New  Brunswick.  What  would  we  give  in  Halifax,  he 
continued,  if  we  had  a  noble  river  such  as  you  have  beh  nd  you! 
We  boast  of  having  a  good  harbor,  but  Providence  gave  us  that,  and 
did  not  give  us  a  river  of  such  grandeur  as  St.  John.  The  first  trip 
he  had  made  from  his  home  was  up  the  St.  John  river  to  Frederic- 
ion.  He  had  since  traveled  the  whole  continent,  but  had 
found  nothing  of  such  beauty  and  w.th  such  scenery  as  the 
St.  John.  He  saw  around  th,e  table  gentlemen  who  had 
been  born  in  the  same  village  in  Nova  Scotia  as  he.  He 
had  no  sectional  feelings,  but  believed  in  the  possibilities  of  the 
Maritime  Provinces.  "  But  one  word  of  warning.  That  is,  a  deter- 
mination that  country  must  be  before  party.  We  have  a  good 
country,  and  have  spent  a  good  deal  of  blood  and  money.  We  of 
Nova  Scotia  didn't  take  kindly  to  the  union  that  made  us  citizens  of 
Canada.  The  past  is  forgotten,  and  now  we  are  to  make  the  country 
what  it  can  be.  We  will  work  in  the  interests  of  trade,  and  let  us 
do  what  is  be -t  to  advance  its  interests.  You  have  so  well  under- 
taken the  work  of  bringing  around  you  gentlemen  of  the  Boards  of 
Trade,  that  let  us  hope  that  from  this  time  forward  the  circle  will  be 
enlarged,  and  that  hereafter  we  will  have  Maritime  Province 
Boards  of  Trade.  If  ever  we  have  the,  pleasure  of  inviting  the 
Boards  of  Trade  to  the  city  of  Halifax,  we  will  give  them  a  right 
royaj  welcome  ;  and  I  will  tell  the  board  of  your  sister  city  of  the 
we  come  you  have  given  their  president  to-day.  I  wish  you  every 
prosperity.  Let  us  remember  that  we  have  an  important  office  to 
fill,  a  duty  to  perform.  If  we  respect  ourselves,  we  will  be  respec  ed 
by  the  people  who  at  present  overshadow  us.  Our  integral  rights  as 
a  population  can  only  be  secured  by  a  determined  purpose  of  the 
people  of  the  Maritime  Provinces." 

Mr.  N.  Currey,  of  Amherst,  was  glad  to  be  present  and  hear  the 
debates,  which  he  had  listened  to  with  pleasure  and  profit.  The 
Amherst  Board  of  Trade  was  established  only  a  short  time  ago, 
but  they  had  been  grappling  with  such  things  as  freight  ra  es, 
pedlars'  rights,  etc.  He  agreed  with  Mr.  Troop  that  it  would  be 
well  to  have  a  Maritime  convention.  The  Insolvent  Act  was  some- 
thing that  might  well  be  dealt  with  by  the  Boards  of  Trade  and  the 
merchants  of  New  Brunswick  before  it  was  passed  by  the  Govern- 
ment. He  didn't  like  the  bill  as  it  stood.  A  good  Insolvent  Act 
was  a  good  thing,  but  a  bad  one  was  worse  than  none  at  all.  Re- 
ferring to  freight  rates  that  affected  the  people  of  the  North  Shore, 
there  was  one  thing  that  should  be  thought  of,  and  th\t  was  the 
ship  railway,  which,  when  completed  in  two  years,  would  greatly 
cheapen  the  rates  between  the  North  Shore  and  S  .  John. 

Mr.  W.  M.  Jarvis  said  he  had  been  asked  to  propose  the  toast 
of  "  Delegates  from  New  Brunswick  Boards  of  Trade."    Some  day  he 


hoped  to  see  a  hearty  reunion  of  all  Maritime  Boards  of  Trade. 
This  move  of  the  St  John  Board  of  Trade  was  experimental,  and 
some  day  likely  they  would  call  together  all  the  boards.  We  wanted 
to  see  that  we  were  working  together  for  the  common  good  of  the 
province.  He  spoke  of  the  hospitable  and  hearty  reception  the 
Church  of  England  delegates — of  which  he  was  one — had  received 
at  Woodstock.  Following  up  along  the  lines  of  an  editorial  he  was 
very  much  pleased  to  see  in  one  of  the  morning  papers,  we  should 
try  to  develop  a  public  spirit. 

Mr.  J.  S.  Neil,  of  Fredericton,  thanked  the  St.  John  Board  on 
behalf  of  the  Fredericton  Board  for  the  way  they  had  drunk  the 
toas\  He  acknowledged  the  success  of  this  conference  He  had 
learned  much  during  his  visit  to  St.  John.  Since  the  Fredericton 
Bond  had  been  organized,  some  four  years  since,  it  had  done  much 
and  endeavored  to  show  the  capabilities  of  their  city.  He  referred 
to  the  beauty  of  the  River  St.  John,  and  advocated  an  improvement 
in  navigation  Thought  the  river  should  be  given  some  necessary 
dredging. 

Mr.  H.  H.  Pitts,  of  Fredericton,  said  that  just'  as  the 
Boards  of  Trade  understood  their  strength  and  usefulness  the  more 
would  the  people  recognize  them.  In  commercial  union  was  what 
was  wanted  with  the  Old  Country,  and  he  told  them  that  during  his 
visit  across  the  water,  he  had  the  privilege  of  going  up  the  Rhine  a 
short  time  since.  We  had  just  as  good  country  here,  but  we  didn't 
appreciate  it.  We  have  the  greatest  country  in  the  world,  and  New 
Brunswick  and  Nova  Scotia  were  the  best  of  it.  There  was  nothing 
like  advertising  it.  New  Brunswick  and  Nova  Scotia  were  self-con- 
tained. We  had  no  use  for  the  rest  of  the  country  if  they  had  none 
for  us.  Send  over  some  of  our  young  men  to  the  Old  Country  and 
let  them  see  poverty  and  vice  there,  and  there  cou'dn't  be  any  bet  er 
advertisement  than  that. 

Mr.  J.  W.  McCready,  of  Frederictot,  thought  he  was  safe  in 
saying  Frederictonians  were  a  happy  and  prosperous  people  who 
lived  in  a  beautiful  city.  Their  business  laws  were  sound  and  the 
city  was  enjoying  a  fairly  substantial  growth.  The  newspapers  had 
quit  talking  about  the  west  and  had  learned  something  of  their  own 
country,  and  the  people  were  beginning  to  do  so  also.  The  west 
had  had  so  much  attention  since  the  formation  of  the  country,  be- 
cause it  was  necessary.  If  our  young  men  could  be  taught  to  stay 
home  it  would  be  the  best  thing  for  the  country.  There  were  plenty 
of  room  for  them  and  plenty  of  work. 

Mr.  Teed,  of  St.  Stephen,  said  he  would  like  to  make  a  speech 
but  couldn't.  He  congratulated  the  St.  John  Board  on  the  move- 
ment it  had  inaugurated,  and  could  not  see  why  a  further  movement 
should  not  be  made.  The  St.  Stephen  Board  of  Trade  was  formed 
four  years  ago,  and  had  reason  to  congratulate  themselves  on  what 
they  had  done.  He  could  not  see  why  a  Maritime  Board  of  Trade 
could  not  be  formed  and  be  a  success.  While  we  must  appreciate 
and  feel  proud  of  the  west,  the  success  of  business  in  the  Maritime 
Ptovinces  must  first  claim  our  attention.  We  must  be  liberal  and 
willing  to  give  and  take  in  matters  of  business.  The  interests  of  the 
different  sections  of  the  province  were  identical.  If  the  united 
Board  of  Trade  could  be  formed,  we  would  have  a  body  that  must 
make  itself  felt  in  the  councils  of  the  country.  The  St.  Stephen 
Board  of  Trade,  as  soon  as  they  got  accommodation,  would  be  only 
too  glad  to  have  a  convention  of  the  boards  there. 

Hon.  James  Mitchell  was  glad  to  be  present  as  a  representative 
of  the  St.  Stephen  board.  They  lived  down  on  the  border,  where 
they  could  hear  the  American  eagle  scream  every  day.  They  were 
proud  of  their  town,  and  proud  to  be  under  the  broad  old  flag  of  Old 
England.  Perish  the  day  that  they  should  wish  for  anything  better. 
They  were  not  provincialists  down  there  alone,  but  Canadians,  who 
wanted  to  see  the  whole  country  prosper,  and  it  would  be  felt  among 
the  nations  of  the  earth. 

Mr.  Hennessey,  of  Newcastle,  spoke  of  that  portion  of  thecountry, 
whose  people  were  chiefly  occupied  in  lumbering  and  fishing.  The 
St.  John  river  was  the  first  river  in  New  Brunswick,  but  the  Mira- 
michi  was  the  second.  Immense  quantities  of  lumber  were  shipped 
from  it  during  the  year.  A  great  deal  of  their  money  found  its  way 
to  St.  John,  as  the  people  of  this  city  did  a  big  business  with  them. 
He  spoke  of  the  excellent  treatment  he  had  received  this  time  in  St. 
John. 

Mr.  Creaghan,  of  Newcast'e,  said  it  was  a  pleasure' to  be  in  St. 
John  and  receive  the  information  he  had  got  at  this  conference.  He 
was  peculiarly  struck  with  the  remarks  of  Mr.  Troop,  of  Halifax, 
about  the  St.  John  river.  He  thought  the  Miramichi  was  the  first 
river  of  Canada.  He  had  seen  200  sails  of  vessels  anchored  in  the 
Queenstown  of  Canada  in  the  Miramichi.  It  was  a  splendid  sum- 
mer port  but  unfortunately  not  a  winter  one.  He  regretted  very 
much  that  the  people  of  the  North  Shore  had  thought  the  merchants 
of  St.  John  were  crowding  them  politically  and  otherwise  as  in  the 
matter  of  stump  ige.  He  thought  the  agricultural  implements,  car- 
loads of  which  came  to  the  North  Shore,  should  be  manufactured  in 
St.  John  instead  of  Upper  Canada. 
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Donald  Morrison,  of  Newcastle,  said  that  although  the  Mira- 
michi  river  was  closed  in  the  winter,  thousands  of  dollars'  worth  of 
fish  were  got  out  of  it.  He  referred  to  the  good  feeling  that  should 
exist  among  the  people  of  the  Maritime  Provinces. 

Mr.  Saunders,  of  Woodstock,  thanked  the  St.  John  Board  on 
behalf  of  the  Woodstock  Board  for  inviting  them  to  this  conference. 
Some  fifteen  years  ago  he  went  into  business  in  Woodstock.  He 
used  to  come  to  St.  John  two  or  three  times  a  year,  but  n  'w  travelers 
went  through  the  country,  and  the  merchants  did  not  come  to  St. 
John.  He  thought  that  was  a  nvstake,  as  he  and  others  would  like 
to  come  here  and  renew  acquaintances.  Although  much  had  been 
said  of  Lieutenant-G  wernor  Fraser,  he  had  found  atnon,'  the  St. 
John  Board  of  Trade  many  a  man  who  would  make  a  capable  Lieut.- 
Governor. 

Hon.  Wm.  Lmdsay,  of  Woodstock,  said  our  country  was  a  good 
deal  as  we  made  it.  Some  of  the  gentlemen  had  told  of  the  large 
quantity  of  lumber  that  was  sent  away.  They  had  seen  Americans 
taking  thelumbet  across  from  this  country  and  manufacturing  it,  and 
then  bringing  it  ba^k  to  us  and  selling  it.  He  strongly  advocated 
home  manufacture.  Woodstock  was  the  garden  of  New  Brunswick. 
He  spoke  of  the  good  crops,  good  horses,  etc.,  of  Carleton  county. 
He  was  the  oldest  trader  in  the  room,  having  been  in  the  business 
fifty-five  years,  and  knew  this  country  was  what  the  people  make  it. 
In  Woodstock  they  had  three  sash  and  door  factories,  three  carriage 
factor  es  and  three  machine  shops.  He  was  glad  to  see  the  young 
men  coming  back  to  this  country.  He  hoped  all  would  study  the 
interest  of  the  country  and  do  all  they  could  for  its  prosperity. 

Mr.  Ketchum,  of  Woodstock,  joined  with  Mr.  Saunders  in  the 
h»arty  congratulations  on  the  success  of  the  conference.  The 
Woodstock  Board  of  Trade  was  only  a  few  months  old,  but  was  a 
lively  infant,  and  had  done  considerable  kicking  to  remedy  griev- 
ances. 

Mr.  Troop,  of  Halifax,  was  fully  aware,  and  appreciated  that  he 
was  in  the  city  of  St.  John.  He  proposed  the  health  of  Mayor 
Robertson,  who  was  highly  esteemed,  and  whose  reputation  was 
established  not  only  in  the  Maritime  Provinces,  but  in  the  far  west. 
At  Montreal  he  uttered  a  sentiment  of  which  every  man  in  the 
Maritime  Provinces  should  feel  proud.  He  spoke  in  plain  language 
on  the  winter  port  question.  He  did  not  think  a  foreign  port  should 
be  built  up  as  the  winter  terminus,  that  was,  Portland,  Me.  He 
thanked  Mayor  Robertson  for  what  he  had  said.  Lord  Aberdeen 
was  present  and  heard  Mayor  Robertson  say  that  when  the  St. 
Lawrence  was  closed  a  Maritime  Province  port  should  be  chosen 
for  the  winter  port. 


Mayor  Robertson  thanked  Mr.  Troop  for  the  kind  reference  he 
had  made  to  him.  He  felt,  he  was  going  to  say,  almost  jealous  of 
the  privilege  his  warm  friend,  the  president  of  the  St.  John  board, 
had  in  arranging  the  grand  gathering  of  to-day.  To  him  should  be 
given  all  the  credit.  St.  John  could  boast  of  an  antiquity,  being 
incorporated  in  1785.  Not  more  than  40  years  afterwards,  the 
Chamber  of  Commerce  was  inaugurated,  and  now,  as  the  St.  John 
Board  of  Trade,  it  had  taken  an  active  interest  in  its  city.  The 
extent  of  St.  John's  commerce  and  her  history  gave  her  a  noble 
position.  There  was  a  time  in  the  commercial  history  of  New 
Brunswick  when  St.  John  was  more  to  the  lising  towns  of  the 
province  than  she  was  to-day.  Now  the  cities  of  Fredericton  and 
Moricton  competed  with  St.  John,  and  although  there  was  competi- 
tion underlying  there  was  a  sentiment  of  good  feeling  and  brotherly 
love.  He  had  had  an  opportunity  in  Montreal  of  saying  a  w  rd 
for  Halifax.  Halifax  had  some  advantages.  St.  John  had  some  ad- 
vantages, that  entitled  each  to  the  winter  port.  It  was,  after  al>,  a 
matter  of  competition,  and  let  the  best  one  win.  He  tavored  the 
establishment  of  a  Maritime  Board  of  Trade.  In  speaking  of  the 
success  of  the  New  Brunswick  men,  he  said  that  to  those  who 
were  trying  to  rise  to  the  heights  of  the  mercantile  trade,  a  vast 
amount  of  the  knowledge  of  the  country  and  the  laws  was  neces- 
sary. Honesty  was  the  backbone  of  trad  •.  Many  of  the  merchants 
commenced  life  by  carrying  a  pedlar's  pack  through  the  country, 
but  those  days  had  gone  by.  He  spoke  of  that,  as  the  question  had 
been  discussed  in  the  morning.  He  closed  by  thanking  Mr.  Troop 
for  the  kind  remarks  he  had  made  to  him  and  to  the  city  of  St. 
John. 

Mr.  Teed,  of  S\  Stephen,  on  behalf  of  the  visiting  brethren, 
proposed  the  toast  of  the  president  and  St.  John  Board  of  Trade. 

President  W.  F.  Hatheway  mide  a  short  reply  of  thanks,  and 
also  made  a  short  reference  to  trade  matters.  A  great  many  years  ago 
he  heard  a  gentleman  remark  on  a  railway  train  that  trade  was  hard 
and  selfish.  He  had  since  learned  that  it  was  no  more  hard  and 
selfish  than  any  other  vocation  in  life.  The  compete  success  of  cities 
and  their  happiness  lay  at  the  foundat  on  stone  of  labor  and  then 
trade.  Rome,  Athens  and  Alexandria  rose  on  the  heights  of  their 
military  forces;  but  where  were  they  to-day?  Where  was  Venice  sini  e 
it  had  lost  its  trade  ?  To-day,  England  the  nation  of  shopkeepers, 
stood  at  the  head  of  the  world,  and  Canada  was  a  part  of  it.  He 
was  prou  1  to  be  a  Canadian,  and  hoped  that  no  one  would  ever  be 
able  to  point  with  scorn  at  a  resident  of  this  country,  but  always  look 
on  one  as  a  man  of  probity  and  honor. 


The  Most  Advanced  and  Perfected  Powder 


FOR 


LONG    RANGE. 


FOR 


GAME  SHOOTING. 


Subjected  to  the  most  vigilant  tests 
before  issue. 

An  unrivalled  record  for  safety. 

The  most  pleasant  to  shoot  with. 


Manufactured  solely  at  Barwick 
Werks,  Herts,  England,  by 

The  Smokeless  Powder  Co. 

(LIMITED) 

Dashwood  House, 
New  Broad  Street,  London. 


SPORTSMEN. 


The  most  perfect  process  of  manu- 
facture in  the  world. 

Steady  and  hard  hitting. 

Always  alike  and  stands  all  climates. 

The  most  satisfactory  of  all 
Powders  to  Sportsmen. 


James  Darling  &  Co. 

Sole  Agents  for  the  Domink  n, 

1698  Notre  Dame  St.,   Montreal. 


Who  also  manufacture  Rifleite  •  303-Rifleite  ^O-SR-SK-and  S  V,  all  of  which  shoot  to  perfection. 
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ELECTRICAL  MEASUREMENT. 

The  Board  of  Trade  of  London  has  re- 
ceived a  report  on  the  standard  of  electrical 
measurements  and  has  recommended  the 
following  : 

A  standard  of  electrical  resistance  de- 
nominated one  ohm,  being  the  resistance 
between  the  copper  terminals  of  the  instru- 
ment marked  "  Board  of  Trade  ohm  stand- 
ard, verified  1894,"  to  the  passage  of  an 
unvarying  electrical  current  when  the  coil 
of  insulated  wire  forming  part  of  the  afore- 
said instrument,  and  connected  to  the  afore- 
said terminals,  is  in  all  parts  at  a  tempera- 
ture of  15.4  C. 

A  standard  of  electrical  current  denomi- 
nated one  ampere,  being  the  current  which 
is  passing  in  and  through  the  coils  of  wire 
forming  part  of  the  instrument  marked 
"  Board  of  Trade  ampere  standard,  verified 
1894,"  when  on  reversing  the  current  in  the 
fixed  coils  the  changes  in  the  forces  acting 
upon  the  suspended  coil  in  its  sighted  posi- 
tion is  exactly  balanced  by  the  force  exerted 
by  gravity  in  Westminster  upon  the  iridio- 
platinum  marked  A  and  forming  part  of  the 
said  instrument. 

A  standard  of  electrical  pressure  denomi- 
nated one  volt,  being  one  hundredth  part 
of  the  pressure  which  when  applied  between 
the  terminals  forming  part  of  the  instrument 
marked  "  Board  of  Trade  volt  standard, 
verified  1894,"  causes  that  rotation  of  the 
suspended  portion  of  the  instrument  which  is 
exactly  measured  by  the  coincidence  of  the 
sighting  wire  with  the  image  of  the  fiducial 
marked  A  before  and  after  application  of  the 
pressure,  and  with  that  of  the  fiducial 
marked  B  during  the  application  of  the 
pressure,  these  images  being  produced  by 
the  suspended  mirror  and  observed  by  means 
of  the  eye-piece. 

In  the  use  of  the  above  standards  the 
limits  of  accuracy  attainable  are  as  follows  : 

For  the  ohm,  within  one  hundredth  part 
of  1  per  cent. 

For  the  ampere,  within  one-tenth  part  of  1 
per  cent. 

For  the  volt,  within  one-tenth  part  of  1 
per  cent. 


REGARDING  THE  TARIFF. 

Few  people  are  there  who  have  anything 
like  a  wide  acquaintanceship  with  the  tariff 
of  the  country  in  its  bearing  on  different 
articles  which  they  buy  and  sell.  This  is  in- 
excusable. The  lists  which  the  Govern- 
ment issue  all  cannot  get,  but  if  all  cannot 
get  the  Governmental  list  everybody  can 
Irwin's  Hand-book  to  the  Canadian  Tariff. 
At  the  last  session  of  Parliament,  it  will  be 
remembered,  the  tariff  was  changed  mate- 
rially. These  changes  have  all  been  taken 
note  of  by  Mr.  Irwin's  book  which  has  just 
been  is:ued  ;  and  not  only  that  but  the  latest 
rulings  are  duly  chronicled.  A  feature  of 
the  hand-book  in  addition  to  its  bearing  upon 


the  tariff  is  a  resume  of  the  Ontario  Com- 
mercial Law.  Then  there  are  "  Hints  for 
Importers,"  and  many  tables  and  other  in- 
formation of  value  to  business  men.  Every 
merchant  and  manufacturer,  and  in  fact 
everybody,  should  have  a  copy  of  C.  W. 
Irwin's  "Hand-book  to  the  Canadian  Tariff" 
in  his  possession. 


JELLSTONE. 


The  new  wall-coating  now  being  placed 
on  the  market  by  the  Alabastine  Co.,  Paris, 
Ont.,  is  attracting  the  attention  of  painters 
as  an  article  destined  to  supersede  the  use 
of  whiting  and  glue,  so  invariably  used  as  a 
cheap  wall  finish,  from  the  fact  that  it  is  ready 
for  use  by  simply  mixing  with  cold  water 
and  has  a  better  covering  capacity  than 
kalsomine  and  is  sold  at  3c.  per  lb.,  the 
mere  cost  of  whiting  and  glue,  while  saving 
all  labor  of  papering.  Mr.  Church,  the  in- 
ventor of  Alabastine,  is  the  compounder  of 
Jellstone,  which  is  a  guarantee  of  its  excel- 
lent properties.  Mr.  Church,  who  has  spent 
a  life-time  in  the  study  of  wall  coating  line  of 
manufactures,  does  not  expect  Jellstone  to 
supersede  Alabastine  in  the  demands  of  the 
general  public,  but  rather  to  enable  painters 
to  have  a  first-class  coating  always  ready  for 
use  at  a  price  equal  to  that  of  raw  material. 
How  he  has  succeeded  is  obvious.  Sander- 
son, Pearcey  &  Co.,  Toronto,  are  agents 
both  for  Alabastine  and  Jellstone. 


BROOM   CORN  SITUATION. 

Wm.  S.  McDonel,  manager  of  the  Wind- 
sor Patent  Brush  Co ,  Sandwich,  Ont.,  has 
returned  from  a  purchasing  tour  of  the  Wes- 
tern broom  corn  growing  States.  He  found 
that  the  condition  of  affairs  at  the  source  of 
of  supply  warranted  the  large  advance  of 
broom  corn  by  the  dealers  and  commission 
houses.  There  is  not  enough  on  hand  to  go 
around,  at  last  year's  rate  of  consumption  ; 
besides,  ordinary  years  one-half  of  the  crop 
is  carried  over.  The  manufacturers  in  the 
States  have  advanced  prices  60  to  75  cents 
a  dozen,  hardly  the  difference  of  price  of  the 
raw  article  in  brooms.  The  Canadian  man- 
ufac  urers  have  advanced  25  to  40  cents  a 
dozen,  being  satisfied  to  do  business  at  a 
loss  till  the  trade  gets  used  to  the  advance. 


A  BIG  LOG. 


What  is  understood  to  be  the  heaviest  and 
largest  log  of  mahogany  that  has  ever  been 
brought  to  Liverpool  was  landed  the  other 
day.  The  log  in  question  was  brought  from 
the  West  Coast  of  Africa  in  Messrs.  Elder, 
Dempster  &  Co.'s  steamer,  the  Matadi. 
The  leviathan  weighed  no  less  than  1 5  tons, 
and,  on  account  of  this  weight,  the  Mersey 
dock  officials  would  not  allow  it  to  cross  the 
bridge  at  the  Coburg  Dock,  where  it  had 
been  landed.  It  became,  therefore,  neces- 
sary to  obtain  the  services  of  the  steam 
floating  crane  Atlas,  which  brought  the  log 


from  the  Coburg  Quay,  and  placed  it  on  two 
large  timber  carriages.  The  log  is  now  in 
Messrs.  Alfred  Dobell  &  Co.'s  yard  at  the 
Canada  Dock.  It  took  five  powerful  horses 
to  pull  the  log  along  the  streets,  and,  during 
its  progress,  it  was  an  object  of  much  inter- 
est. The  Atlas  can  lift  100  tons  weight,  and, 
had  it  not  been  for  this  crane,  the  log  could 
not  have  been  removed. 


MAKING  MANGANESE  STEEL. 

A  method  lately  patented  in  England  by 
R.  A.  Hadfield  is  described  as  follows  :  A 
heat  of  ordinary  steel  is  made  in  any  con- 
venient manner  ;  this  steel  is  preferably  low 
in  carbon.  The  steel  is  then  transferred  to 
a  ladle.  Another  ladle  is  hung  from  a 
Denison  suspended  weighing  machine,  and 
has  poured  or  placed  into  it  the  necessary 
quantity  of  molten  or  heated  ferromanganese 
of  suitable  percentage,  according  to  the 
percentage  required  in  the  steel  to  be  pro- 
duced. There  is  then  added  to  this  as  much 
of  the  ordinary  steel  as  will  increase  the 
contents  to  that  of  the  required  quantity  of 
manganese  steel.  In  this  way,  thorough 
admixture  may  be  effected,  but,  if  desired, 
there  may  be  additional  stirring.  The  ad- 
mixture will  then  be  ready  for  pouring  into 
ingots  or  castings. 


W.  H.  Rowley,  of  the  E.  B.  Eddy  Co.,  of 
Hull,  was  in  Toronto  this  week. 

At  Hartney,  Man.,  Sunday  night  burglars 
entered  Hartney  &  Dickson's  general  store 
and  broke  open  the  safe.  The  firm  lost  about 
$1,000,  the  Ogilvies  $800  and  the  Lake  of 
the  Woods  Milling  Company  an  unknown 
amount. 

A.  N.  C.  Black,  private  banker  of  Dutton, 
is  in  financial  difficulties,  and  he  is  away. 
He  was  treasurer  of  the  High  School  Board, 
and  was  asked  to  pay  the  money,  $2,200 
over,  but  failed  to  do  it,  and  his  surety,  Mr. 
J.  B.  Crawford  has  paid  the  money.  Mr. 
Black  was  one  of  the  best-known  men  in 
West  Elgin,  was  clerk  of  the  Division  Court 
and  formerly  licence  commissioner,  and  was 
highly  respected.  He  had  carried  on  a  bank- 
ing business  in  Dutton  for  twelve  years, 
coming  there  from  Strathroy. 

The  work  of  prospecting  along  the  Seme 
River  has  now  been  carried  far  enough  to 
demonstrate  that  the  gold  deposits  found 
there  are  marvellously  rich.  Not  only  has 
the  famous  Wiggins  mine  set  prospectors 
wild,  but  the  discovery  of  the  Last  Chance 
mine,  and  a  dozen  or  more  properties  equally 
as  good,  have  caused  a  rush  to  that  locality 
that  reminds  one  of  the  old  '49  days  in  Cali- 
fornia. O.er  200  prospectors  are  no vv  said 
to  be  at  work  in  that  vicinity  looking  over 
every  foot  of  ground. — Colliery  Guirdian. 

The  following  person 5  compose  the  syndi- 
cate which  has  been  formed  to  construct  the 
Toronto,  Hamilton  and  Buffalo  Railway  : 
S.  E.  Peabody,  Boston,  Mass.,  president 
American  Loan  and  Trust  Company  :  Henry 
D.  Hyde,  Boston;  W.  N.  Coller&  Com- 
pany, New  York,  bankers  ;  John  N.  Beck, 
ley,  Rochester,  N.Y.,  president  Rochester 
Street  Railway  Company  ;  Gilman  H.  Per- 
kins, Rochester,  N.Y.,  Smith,  Perkins  & 
Company  ;  William  S.  Kimball,  president 
Union  Bank,  Rochester,  N.Y.  ;  A.  Erickson 
Perkins,  Rochester,  N.Y.,  cashier  Union 
Bank  ;  Frank  S.  Upton,  Rochester,  N.Y., 
vice-president  Central  Bank. 


HARDWARE. 
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CUTLiEHV 


Largest  Assortment 
Closest  Prices 


G-.  WOSTENHOLM  &  SONS,  Ltd.  G-EORG-E  BUTLER  &  CO.,  Ltd. 

JOSEPH  ELLIOT  &  SONS  THOMAS  ELLIN  &  CO. 

JOHN  ASKHAM  &  SON  And  other  reliable  makes. 

WE  OFFER  ||UR  ENTIRE  STOCK  OF 

Joseph  Rodgers  &  Sons'  Goods  at  Special  Prices.  "** 


H.  S.  HDWLAND,  SONS  &  CO. 


f 


37  FRONT  STREET  WEST 


TORONTO. 


POWER  DEVELOPED  AT  NIAGARA. 

The  total  fall  between  Lakes  Erie  and  On- 
tario is  ^29  feet,  and  is  made  up  as  follows  : 
From  Lake  Erie  to  the  head  of  the  falls,  70 
feet;  the  falls,  161  feet,  and  below  to  Lake 
Ontario,  98  feet.  Consequently,  says  E.  A. 
Le  Sueur,  in  Science  Monthly,  the  total 
power  running  to  was'.e  is  more  than  double 
the  5,ooo,ooo-horse  power  on  the  falls. 
An  idea  of  the  proportion  that  this  total 
bears  to  what  may  be  called  the  world's 
consumption  of  power  may  be  had  from  the 
fact  that  it  is  computed  to  be  equal  to  the 
total  of  all  the  steam,  generated  power  in  the 
world. 

The  geographical  situation  of  the  falls 
with  respect  to  nearness  to  the  at  present 
great  power  consuming  centres  is,  as  hinted 
above,  not  quite  all  that  could  be  desired; 
but  there  are,  nevertheless,  several  cities 
within  reach,  electrically  speaking,  which 
will  use  an  enormous  amount.  Buffalo  may 
be  said  to  be  next  door,  and  Rochester  is 
within  easy  reach.  In  the  not  too  far  distant 
future  we  may  expect  to  see  the  great  elec- 
trical manufacturing  works  in  Schenectady 


operated,  as  is    m:et,   by  electrical   power 
from  Niagara. 

The  power  company  has,  however,  made 
branch  track  connections  between  the  terri- 
tory owned  by  it  and  the  three  important 
railway  lines,  which  all  pass  within  a  few 
miles  of  the  property.  These  connections 
and  the  good  freight  rates  which  have  been 
contracted  for  in  various  directions,  together 
with  the  cheapness  of  power,  will  in  all 
likelihood,  attract  to  the  spot  manufactures, 
besides  those  which  have  already  undertaken 
to  go  there,  to  an  extent  that  will  make  it 
the  foremost  power-consuming  centre  in  the 
world. 


ROYALTY  AND  BOLTS  AND  NAILS. 

The  commercial  benefits  of  Royal  visits 
are  evidently  not  confined  to  hotel-keepers 
and  railway  companies.  In  connection  with 
the  recent  visit  to  Birmingham  of  the  Duke 
and  Duchess  of  York,  1  learn,  says  Vulcan 
of  Ironmonger,  that  some  .£500  was  spent 
on  the  erection  of  street-barriers  alone. 
Four  miles  of  single  bartier  were  constructed, 
with  a  nut-and-bolt  fastening  every  3  yards, 
and  four  6  inch  spikes  for  driving   into  the 


wood  paving  every  9  feet — say  2,400  of  the 
former  and  nearly  10,000  of  the  latter  fasten- 
ings. This  is  exclusive  of  the  bolts  and 
spikes  and  nails  required  for  the  erection  of 
stands  and  hoardings  for  the  protection  of 
shop- windows,  and  it  leaves  out  of  account 
also  the  tons  of  fastenings  required  for  the 
constitution  of  the  staging  for  the  accom- 
modation of  3,500  visitors  in  the  huge  tent 
which  covered  the  cite  of  the  stonelaying 
ceremony  in  St.  Mary's.  Very  similar  stati- 
stics, I  believe,  might  be  given  of  the  iron- 
mongery supplies  necessitated  by  the  Royal 
visit  at  Liverpool  on   the  following  Monday. 

Works :  St.  Helens,  England 

Pilkincton  Bros. 

LIMITED 

MANUFACTURERS   OF 

Polished  Plate 

AND 

Window  Glass 

Bevelled  Plate 

and  Mirrors 

Rolled  Plate,  Ornamental  Cathedral,  etc. 

rionfttc  ■    Busby  Lane,  Montreal. 
UcUUloi     Mercer  Street,  Toronto. 


WINDOW  GLASS 


OF  EVERY  DESCRIPTION. 


GLAZIERS'  DIAMONDS. 


PUTTY. . .    Sanderson  Pearcy  &  Co 


A  FULL  STOCK. 


Prompt  Shipment  Guaranteed. 


130  to   140  Bay  Street 

Toronto 
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TRADE  CHAT. 

THE    Niagara  District   Fruit  Growers' 
Joint  Stock  Company,  Ltd.,  has  been 
given  power   to    increase  its   capital 
stock  from  $10,000  to  $20,000. 

Thirty-two  pound  cauliflowers  are  grown 
in  Penetanguishene. 

Goderich  will  soon  have  an  incandescent 
electric  light  and  power  system. 

The  Manitoba  Patrons  of  Industry  pro- 
pose shipping  their  wheat  direct  to  England. 

A  new  electric  firm  has  started  business 
in  Ottawa.  It  is  named  Garnoch,  Godard 
&Co. 

The  car  shops  at  Perth  are  almost  shut 
down,  only  fifteen  men  being  at  work,  on  half 
time. 

According  to  the  "Woman  at  Home" 
the  Duchess  of  Fife  is  an  admirable  butter- 
maker. 

While  this  may  be  an  unappreciative 
world,  a  man  generally  gets  credit  for  paying 
his  debts. 

The  Crown  Pressed  Brick  Co.,  Ltd.,  of 
Ottawa,  have  obtained  a  charter  of  incor- 
poration. 

The  Buckingham  Electric  Railway,  Light 
and  Power  Co.,  of  Buckingham,  Que.,  is 
applying  for  incorporation. 

Freight  is  being  hauled  by  wagon  between 
Winnipeg  and  some  distant  Provincial  towns 
to  save  high  railway  charges. 

Merchants  throughout  Great  Britain  are 
still  complaining  about  the  large  proportion 
of  underpaid  letters  from  Canada. 

The  eleventh  annual  fat  stock  show  of  the 
Province  of  Ontario  will  be  held  at  Guelph 
on  December  nth,  12th  and  13th. 

John  Lewis,  hardware  merchant,  of  Belle- 
ville, father  of  J.  L.  Lewis,  city  editor  of  the 
Hamilton  Spectator,  is  dead,  aged  74. 

A  merchant  at  Chesterton,  Ind.,  set  a  trap 
for  burglars.  As  usual  in  such  cases,  he 
walked  into  it  himself  and  filled  his  legs  full 
of  shot. 

Mr.  Warner,  near  the  Eau,  thrashed  and 
sold  eight  hundred  bushels  of  beans  from 
forty  acre;.  The  price  realized  was  $1.20 
per  bushel. 

The  Gutta  Percha  and  Rubber  Manufac- 
turing Co.  have  completed  an  extensive 
brick  addition  to  their  factory  on  Lansdowne 
avenue,  Toronto. 

A.  T.  Wood,  of  Wood,  Vallance  &  Co., 
has  begun  suit  against  the  Hamilton  Bridge 
Company  for  $10,000,  said  to  have  been  paid 
on  an  accommodation  note. 

The  McClary  Manufacturing  Co.,  of  Lon- 
don, have  taken  out  a  permit  to  erect  their 
new  establ  shment  for  the  manufacture  of 
graniteware.     It  will  cost  $2,000. 

The  Hughes  Car  Ventilating  Co.,  of  To- 
ronto, to  manufacture  from  the  patents  of 
Samuel  Hughes,  M.P.,  his  system  of  car 
heating  and  ventilating,  have  been  granted 


a  charter  with  a  capital  of  $500,000.  The 
name  of  William  Mackenzie,  President  of 
the  Toronto  Street  Railway  Co.,  is  the  first 
on  the  list  of  incorporators. 

A  charter  has  been  granted  to  the  Crown 
Pressed  Brick  Co.,  of  Ottawa.  The  company 
propose  to  manufacture  brick  and  tile,  with 
a  capital  of  $100,000. 

It  is  reported  that  John  McDougald, 
M.P.,  has  sold  his  gold  mine  at  Fifteen  Mile 
Stream,  N.S.,  to  J.  D.  McGregor,  of  New 
Glasgow,  for  $10,000. — Colliery  Guardian. 

Again  the  story  is  revived  in  Quebec  that 
the  Vanderbilts  have  an  option  of  the  Que- 
bec, Montmorenci  and  Charlevoix  Railway, 
and  that  it  will  be  extended  to  Labrador, 
with  all  that  implies. 

Geo.  E.  Bertram,  of  Toronto,  in  a  letter 
to  the  City  Engineer,  says  a  civic  electric 
light  plant  could  be  so  operated  as  to  save 
$20,000  annually  on  the  amount  the  Toronto 
Electric  Light  Company  ask  for  lighting  the 
city. 

The  Colonial  Telegraph  and  Telephone 
Co.  have  been  granted  a  charter  to  operate 
and  maintain  telegraph  and  telephone  offices 
in  Canada.  The  capital  stock  is  $25,000, 
and  the  incorporators  are  all  Americans  ex- 
cept two,  who  reside  in  Niagara  Falls,   Ont. 

It  is  not  generally  known  that  when  a  per- 
son falls  into  the  water  a  common  felt  hat 
can  be  made  use  of  as  a  life-preserver.  By 
placing  the  hat  upon  the  water,  rim  down, 
with  the  arm  round  it  pressing  it  slightly  to 
the  breast,  it  will  bear  a  man  up  for  hours. 

A  branch  of  the  Canadian  Association  of 
Stationary  Engineers  has  been  organized  at 
Brockville,  with  W.  F.  Chapman  as  presi- 
dent ;  George  Whitney,  vice-president  ;  A. 
Franklin,  treasurer,  and  J.  Atkins,  secre- 
tary. Rooms  have  been  secured  and  a  com- 
mittee appointed  to  furnish  them. 

The  Ontario  Gazette  contains  notice  of  the 
incorporation  of  the  Mattawa  Electric  Light 
and  Power  Company,  with  capital  stock  of 
$10,000,  in  $100  shares,  the  incorporators 
being  C.  Rankin,  Dr.  C.  W.  Haentschel,  R. 
Shanks,  A.  F.  Hurdman,  Alex.  Ross,  L.  H. 
Timmins  and  R.  G.  Plaw,  all  of  Mattawa. 

The  Hungarian  Metal  Worker  says  that 
an  extraordinary  tough  luting  for  pipes  which 
have  to  stand  pressure  is  made  by  mixing 
five  parts  of  Paris  white,  five  of  ochre,  ten  of 
litharge,  five  of  red  lead  and  four  of  black 
oxide  of  managanese,  very  thoroughly, 
together,  and  then  adding  a  little  asbestos 
and  boiling  oil. 

L.  Richards,  president  of  the  Tin  Plate 
Workers'  Union,  Swansea,  Wales,  states 
that  the  revolution  in  the  oil  trade  must  in- 
juriously affect  the  Welsh  tin  plate  manu- 
facturers. Oil  had  hitherto  been  carried  in 
tins,  but  now  tank  steamers  are  beginning 
to  carry  it  in  bulk.  This,  he  says,  will  make 
a  difference  of  1,000,000  boxes  a  year  in  the 
Russian  trade  alone,  and  another  2,000,000 
boxes   in  the    American   trade.     This  loss, 


however,  might  be  recovered  if  they  could 
only  get  tea  from  China  and  Ceylon  carried 
in  chests  made  of  tin  instead  of  in  wooden 
chests  as  at  present. 

A  consignment  of  1,000  bales  of  sisal  has 
been  received  at  the  Kingston  penitentiary 
from  the  West  Indies  for  use  in  the  manufac- 
tuie  of  binder  twine.  A  heavy  consignment 
of  manilla  left  the  Philippine  Islands  a  few  f 
days  ago  for  the  penitentiary  binder  twine 
factory.  It  will  be  three  months  on  the 
journey. 

Advices  from  Washington  say  that  natural 
gas,  piped  into  Buffalo  from  Canada,  is  to 
be  free  of  duty,  classed  as  an  unenumerated, 
unmanufactured  article.  The  Treasury  De- 
partment recently  placed  a  20  per  cent,  ad 
valorem  duty  upon  it.  This  caused  much 
dissatisfaction,  and  in  a  short  time  the  rate 
was  reduced  to  10  per  cent,  ad  valorem,  and 
now  it  is  to  be  taken  off  entirely. 

A  valuable  lode  has  been  discovered  at 
the  Montague  gold  district,  upon  the.  pro- 
perty of  the  Salisbury  Company.  Width  of 
the  lode  is  six  inches,  and  the  average  value 
of  two  buckets  of  specimens  was  three 
ounces  to  the  ton.  Several  Kentville  and 
Cornwallis  men  are  interested  in  this  mine. 
— Advettiser. 

Sir  W.  C.  Van  Home,  in  an  interview  in 
Winnipeg,  stated  he  could  not  account  for 
the  continued  low  price  of  wheat.  It  must 
go  up.  Times,  hard  though  they  were,  were 
better  in  Canada  than  in  the  States.  Speak- 
ing of  freight  rates,  the  C.  P.  R.  president 
justified  the  existing  conditions  on  the 
ground  of  long  hauls  for  "  empties"  and  the 
idleness  of  the  rolling  sto:k  part  of  the  year 
that  was  specially  made  for  grain  traffic. 

The  total  production  of  coal  :n  the  United 
States  in  1893  was  162,814,977  tons.  The 
production  in  Great  Britain  during  the  same 
pericd  was  164,325,795  tons.  The  United 
States,  during  the  same  period,  produced 
11,587,629  tons  of  iron  ore,  while  the  United 
Kingdom  produced  11,203476  tons  and  im- 
ported 4,000,000  tons.  The  United  Srates 
turned  out  7,124,502  tons  of  pig  iron,  and  the 
British  Isles  produced  6,976,990  tons.  There 
is  a  remarkable  correspondence  between  the 
relative  production  of  the  two  countries  in 
these  respects  during  the  last  year. — Share- 
holder. 


THE  ONTARIO  TACK  CO, 

Manufacturers  of 

Wire  Nails 

TACKS,  SHOE  NAILS,  ETC. 


Hamilton. 


Ontario. 

SP 
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STOVE  PIPE  ELBOWS 

Dampers  of  all  makes.     Lanterns  of  all  makes. 
Stove  Boards — our  own  make — the  best. 


One  Piece 
Four  Piece. 
Six  Piece. 


If  a  traveller  does  not  call  on  you 
from  our  house  let  us  know. 


AND  ALL  LINES  OF  TINWARE. 


THOS.   DAVIDSON    &    CO. 


MOITTBEAL,    GiTXIE. 


MARLIN   RIFLES. 

M.  &  L.  Samuel,  Benjamin  &  Co.  have  to 
hand  a  shipment  of  Marlin  rifles.  The  ac- 
companying cuts  show  the  1891  and  1893 
models.  The  1891  model  may  be  used  on 
any  or  all  of  the  following  rim-fire  cartridges : 
22  short,  22  long,  22  long  rifle  and  22  shot. 
For  shooting  at  moving  objects,  for  ladies' 
rifles,  for   hunting  small   game  and  for  the 


that  point.  I  should  tell  him  to  '  get  to 
work  m  the  quickest  possible  way,'  and  I 
should  emphasize  this  to  him,  thinking  it 
more  important  that  he  should  go  at  it,  than 
that  he  should  go  at  it  in  any  particular  way. 
Go-at-it-iveness  is  the  first  condition,  and 
stick-at-it-iveness  the  second." 

Peter  Cooper  was  a  working  boy  who  did 
not  pick   and  choose  a    great   deal  in    the 


Model 
gallery,  the  Marlin  Safety  Repeating  rifle, 
Model  1891,  is  held  to  have  no  equal,  and  is 
the  only  repeater  that  can  be  cleaned  with- 
out tools.  The  Marlin  Safety  Repeating 
rifl»,  Model  1893,  is  a  strong  shooting  and 
accurate  repeating  medium  weight.  Samuel, 
Benjamin  &  Co.  have  this  rifle  in  octagon 
and  round  barrel.  Illustrations  of  other 
rifles  will  be  given  ncxt  week. 


WHERE  TIME  IS  NOT  WASTED. 

MANY  boys,  remarked  an  exchange, 
start  out  in  a  business  which  they 
do  not  expect  to  follow  for  life,  be- 
cause in  that  line  an  opening  occurred  just 
when  they  wished  for  a  place.  They  are 
apt  to  look  upon  the  years  thus  spent  as 
"  time  just  wasted,"  when  they  are  at  last 
settled  in  their  chosen  calling.  But  if  they 
have  done  their  duty  in  it  such  is  very  far 
from  the  case.  The  knowledge  of  busi- 
ness and  of  men  which  they  have  gained, 
and  the  working  habits  they  have  formed, 
will  be  of  the  greatest  service.  As  the  late 
Mr.  Lawson  Valentine  once  remarked  : 
"  The  great  thing  to  do  for  a  business  boy  is 
to  throw  himself  into  something  ;  I  should 
not  be  particular  what,  so  that  it  gives  him 
chin  ce  to  begin,  and  made  him  under- 
stand that  he  was   to   make   his  way  from 


1893. 

matter  of  what  work  he  should  do  in  his 
early  years.  He  tried  his  hand  at  many 
crafts  before  he  settled  on  one  which  made 
his  fortune,  yet  he  picked  up  information 
of  great  value  in  each  place,  which  told  on 
his  life  business.  A  man  who  does  nothing 
all  his  life  but  make  button-moulds  or  shoe 
pegs,  may  make  them  exceedingly  well,  but 
he  is  apt  to  be  but  little  in  advance  of  the 
machine  he  employs,  and  the  smaller  his 
specialty  the  narrower  in  general  is  his 
prejudice,  in  its  favor.  The  man  who  has 
mixed  intimately  with  people  in  their  several 
walks  in  life  is  apt  to  look  much  more  respect- 
fully upon  their  callings.  Mr.  Valentine  con- 
sidered a  boy's  "  place  "  the  best  business 
school,  yet  many  who  cannot  avail  them- 
selves of  their  advantages  have  been  able  to 
pick  up  among  their  fellow-clerks  a  know- 
ledge that  served  them  well  instead. 

A  boy  can  establish  a  reputation  for  him- 
self, even  at  carting  bricks.  Someone  will 
know  whether  he  is  faithful  or  not.  He  is 
making  a  reputation  for  himself  even  though 
his  toil  seems  to  be  in  a  very  obscure  corner. 
It  is  astonishing  how  soon  a  superior  boy  is 
known— one  of  sound  principles  and  thor- 
oughly industrious  habits.  Such  boys  are 
so  scarce  that  the  supply  is  always  less  than 
the  demand,  and  people  keep  a  a  sharp  look- 
out for  them  and  bid  them  take  a  higher 
seat. 


A  MATTER  OF 
QUALITY 


In  buying  a  safe, 
one  always  does  so  with 
the  idea  of  getting  some 
kind  of  protection  either 
against  fire  or  burglars, 
or  both.  This  cannot 
be  had  with  a  cheap  and 
flimsy  safe  :  you  must 
have  quality  to  give 
strength  and  security. 

Safes  of  good  quality 
do  not  rank  lowest  in 
price,  but  they  are 
cheapest  in  the  end. 


J.  &  J.  TAYLOR 
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MONTREAL  MARKETS. 

Montreal,  October  12,  1894. 

HARDWARE. 

THE  movement  in  general  hardware 
continues  much  the  same  as  it  was. 
During  the  first  few  days  of  the  week 
trade  was  rather  quieter,  but  toward  the 
middle  it  again  commenced  to  pick  up,  and 
the  aggregate  turn-over  is  quite  equal  to 
that  of 'he  previous  week.  The  chief  activ- 
ity, so  far  as  shelf  and  light  hardware  are 
concerned,  stiH  centres  in  cutlery,  skates, 
guns,  ammunition,  etc.,  and  winter  goods. 
In  other  lines  there  is  nothing  special.  A 
fair  movement  is  to  note  in  cut  nails,  wire 
nails,  etc.  Payments  are  about  as  usual, 
with  room  for  improvement. 

Wire — There  is  no  special  change  in 
wiri,  business  ruling  about  the  same,  with  a 
fair  demand  for  hay-baling,  fencing  and 
stove-pipe  wire,  which  is  going  out  in  a 
moderate  way.  The  basis  of  cost  is  un- 
changed. 

Rope — A  fair  jobbing  trade  is  doing  in 
rope  at  unchanged  prices.  We  quote  :  Sisal 
at  7  to  tYiC  for  7-16  in.  and  upwards,  and 
14c.  for  deep  sea  line.  Pure  Manilla,  9XC- 
for  7-16  in.  and  upwards,  9^c.  for  smaller 
sizes. 

CUTLERY — Trade  in  this  branch  con- 
tinues satisfactory,  some  nice  orders  going 
out  during  the  week. 

Sporting  Goods — A  good  brisk  demand 
is  still  to  note  for  guns,  rifles  and  ammuni- 
tion of  all  kinds. 

Winter  Goods — Activity  in  sleigh  bells 
is  on  the  increase,  good  orders  coming  in 
from  travelers,  while  the  demand  from  the 
warehouse  has  also  been  satisfactory. 

Skates — Orders  for  skates  are  on  the  in- 
crease, and  a  brisk  trade  has  been  transacted 
since  our  last. 


Cut  Nails — Demand  for  these  is  rather 
better,  but  no  large  quantities  are  being 
moved.     We  quote  as  before,  $1.75. 

Wire  Nails — A  good  fair  jobbing  de- 
mand is  experienced  for  these.  Discounts 
are  unchanged  as  before. 

Horse  Nails — A  fair  demand  is  experi- 
enced for  these  at  unchanged  prices.  There 
is  no  special  feature  to  note. 

Tacks — The  changesin  the  listalready  re- 
ferred to  have  not  led  to  any  special  change 
in  business.  The  movement  is  a  moderate 
one. 

Ware — Conditions  are  unchanged  from 
a  week  ago,  a  fair  trade  passing  in  peerless 
ware,  etc.,  being  noted. 

Chain — Cow  ties  and  coil  chain  continue 
the  active  features  in  this  line,  and  are  mov- 
ing out  in  good-sized  lots. 

Tools — There  is  nothing  special  to  re- 
port in  this  line.  A  few  small  lots  of  forks, 
shovels,  spades,  etc.,  have  been  called  for, 
but  movement  has  not  assumed  important 
dimensions. 

Plumbing  and  Building  Supplies — 
Trade  in  these  moves  along  quietly  without 
any  special  feature  to  report. 

Lead  Pipe — There  is  nothing  to  report  in 
this  which  rules  quiet  with  discounts  un- 
changed. 

Horse-shoes — There  is  a  steady  trade 
doing  in  both  steel  and  iron  horseshoes  at 
the  rates  last  quoted. 

Hinges — A  good,  active  jobbing  trade  is 
doing  in  T,  strap  and  barn-door  hinges,  the 
demand  for  which  seems  destined  to  last  for 
some  time  yet,  though  it  has  been  active 
throughout  the  fall. 

Clothes-Wringers— A  quiet  movement 
in  these  is  to  note. 

Tar,  Etc. — The  firm  feeling  in  resins 
noted  in   our  last  is  well  maintained.     We 


quote  as  follows  :  Resins,  $2.75  to  $5.25  as  to 
brand;  coal  tar,  $3.25  to  $3.7 5  ;  cotton 
waste,  5  to  7c.  for  colored  and  7  to  10c.  for 
white  ;  oakum,  5X  to  7}4c,  and  cotton  do. 
10  to  12c. 

Turpentine — There  is  no  change  in 
turpentine,  but  the  feeling  is  firmer  under 
a  stronger  disposition  to  values  at  primary 
centres.  Prices,  however,  are  not  quotably 
changed,  and  we  quote  44  to  45c. 

Cement — Demand  for  cement  is  not  ac- 
tive, and  only  a  few  car-lots  have  been 
moved  during  the  week.  We  quote  spot 
prices  at  $1.95  to  $2  for  English,  and  Bel- 
gian at  $1.85  to  $1.90. 

Firebricks — Receipts    of    these    have 
been  large  during  the   week,  and  have  met 
a  slow  demand.     We  quote   $15  to  $22  per 
1,000. 

METALS. 

There  has  been  no  improvement  in  the 
heavy  iron  and  metal  market  since  our  last 
report.  Buyers  are  operating  as  cautiously 
as  ever,  and  positively  no  desire  is  mani- 
fested to  operate  ahead  of  current  wants. 
The  low  level  of  ocean  freights  no  doubt 
has  a  good  deal  to  do  with  this  disposition. 
No  important  change  is  to  note  in  values, 
but  though  this  is  the  case  there  is  an  easy 
disposition  on  one  or  two  of  the  staple  lines 
which  would,  no  doubt,  mean  concession  in 
the  case  of  an  important  order. 

Pig  Iron — The  pig  iron  market  rules 
quiet,  and  no  new  feature  is  to  note.  The 
scarcity  of  Scotch  pg  on  spot  leads  to  great 
firmness  in  values,  and  as  there  is  little  on 
the  way,  no  change  may  be  looked  for.  No 
further  news  is  noted  in  connection  with 
American  pig,  while  in  domestic  Nova 
Scotia  the  movement  is  of  a  very  moderate 
character.  We  quote  :  Summerlee  and 
equal  brands,    $21,  ex  store,  and  Carnbroe 


ACME 


CAKE  TINS 

Something  new  to  the  trade  in  Canada, 

though  thoroughly  tried  and  endorsed  by 

the    most    celebrated    cooking    schools. 

Sold  in  sets  of  four  pieces.     No  greasing  of  tins  required.     Directions 


with  each  set. 


and    Recipes 
Perfect  success  guaranteed  when  used  with  these  tins.     Try  them. 


THE  McCLARY  MFG.  CO. 


LONDON. ..TORONTO. ..MONTREAL 
WINNIPEG. ..VANCOUVER. 
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,u. 


l  BENJ 


! 


26,  28,  30  Front  Street  West 


ENGLISH    HOUSE 


SAMUEL,  SONS  &  BENJAMIN 

164  Fenchurch  St.,  London,  E.C 


. . . .  Toronto 


Cross  Cut  Saws     Axes  .  .  . 


Maple  Leaf,  Racer, 
Toledo  Blade,  etc. 


American  (Mann's) 
Canadian. 


Axe  Handles 

Large  Variety. 


Files  .  .  . 


Kearney  &  Foote's, 
Jowitt's,  Black  Diamond,  etc. 


The  TORONTO  RADIATOR  MFG.  CO.  Ltd. 

TORONTO    -ONTARIO 


LARGEST  manufacturers  under 
the  British  Flag 

SAFFORD  mm  RADIATORS 


FOR 


Hot  Water  and  Steam  Heating 

Bolts 
Packing 
Leaky  Joints 

GREATEST  VARIETY  OF  PATTERNS  AND 
LARGEST  STOCK  IN  CANADA 


The  only  Radiator  on  the  market  embodying  all  latest  Improvements  in  Art  and  Mechanics. 
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Eastlake  See 


FIRE,  LIGHTNING 
AND  STORM-PROOF 

Beware  of  Cheap  Imitations.       Special  Prices  to  the  Trade. 


Metallic  Roofing  Co.,  Ltd., 


MANUFACTURERS, 


84  to  90  Yonge  St.,  TORONTO 


MONTREAL  MARKETS— Continued 

and  Eglinton,  $19,150  ;  Ferrona,  $17  to  $18, 
and  No.  1  Siemen's,  $17  to  $17.50. 

Bar  Iron — There  is  a  moderately  fair 
demand  for  bar  iron,  carload  lots  changing 
hands  at  $1.65,  while  smaller  quantities  are 
obtainable  at  $1.70. 

Sheet  Iron — There  is  no  activity  to 
note  in  this  line.  Prices  remain  the  same 
on  the  basis  of  $2.30  to  $2.35  for  No.  28 
guage. 

Tin  Plate— The  tone  of  the  tin  plate 
market  is  easy,  and  though  no  quotable 
change  on  ordinary-sized  lots  is  noted,  it  is 
quite  likely  that  our  inside  would  be  shaded 
if  the  order  was  sufficiently  large.  We 
quote  :  Cokes,  $2.75  to  $3,  and  charcoal, 
$3.35  to  $4,  according  to  grade. 

Terne  Plate — There  is  no  special 
change  to  note  in  terne  plates,  which,  how- 
ever, rule  easy  in  their  tendency  at  $5.75  to 
$6.25,  according  to  quantity. 

Canada  Plates — There  is  little  or  no 
demand  to  mention  for  these,  and  holders 
complain  that  if  they  want  to  do  business 
prices  have  to  be  shaded.  Sales  of  round 
lots  have  been  effected  at  a  cut  of  5c,  so 
that  our  range  has  to  be  lowered  a  trifle, 
and  we  quote  $2.05  to  $2.15  as  the  range. 

Ingot  Tin — The  demand  for  this  line  is 
small,  and  the  tone  is  inclined  to  be  easy  at 
18  to  i8^c 

Copper — There  is  little  to  report  in  the 
case  of  copper,  which  rates  dull,  at  9^  to 
ioc. 

Lead— Continues  quiet  at  $2.70  to  $2.85. 

Spelter — Rules  dull  and  unchanged  at 
$4.50  to  $4-75- 

Zinc  Sheets — No  change  to  report  with 
business  dull  at  $4.75  to  $5. 

Antimony— Featureless  at  10  to  12c. 

Steel — Round  lots  of  sleigh  shoe  steel 
have  changed  hands  at  a  considerable  re- 
duction, viz ,  $1.85  to  $1.90,  but  other  lines 
remain  about  the  same. 


Hoops  and  Bands — Demand  moderate 
and  prices  about  the  same  at  $2  30  to  $2.35. 

Galvanized  Iron — Stocks  are  large  and 
demand  inactive.  Some  import  orders  for 
special  sizes  have  been  placed  during  the 
week,  but  on  the  whole  supplies  here  are 
well  assorted.  We  quote  :  4X  to  4>£c.  for 
ordinary  brands;  Morewood,  5^  t0  oc-> 
tinned  sheets,  coke,  No.  24,  6  to  6Xc->  No. 
26,  6yi  to  6^c,  with  the  usual  extra  for 
larger  sizes. 

GLASS. 

The  change  that  some  people  expected  in 
the  glass  market  has  not  transpired  as  yet, 
so  we  repeat  last  week's  quotations,  viz. : 
First  break,  $1.25  ;  second  break,  $1.35  per 
50  feet  ;   putty  in  bulk,  $1.85. 

PAINTS  AND  OILS. 

There  is  no  special  improvement  to  note 
in  this  line,  trade  ruling  rather  backward,  in 
fact.  Demand  is  principally  for  small  lots. 
Linseed  oil  is  ic.  higher,  and  recent  sales  of 
round  lots  have  taken  place  at  57c.  for 
boiled.  We  quote  :  Choice  brands  white 
lead,  Government  standard,  $475  ;  No. 
1,  $4.50  ;  No.  2,  $4.25  ;  No.  3,  $4;  No.  4, 
$3.75;  dry  white  lead,  4^c;  red  lead,  pure, 
4%c;  do,  No.  1,4c;  zinc  white,  pure,  $7.25  ; 
No.  1,  $6.25  ;  No.  2,  $5.25;  linseed  oil, 
raw,  57c,  boiled,  60c;  seal  oil,  40  to  45c. 
CHEMICALS    AND    DYESTUPFS' 

The  heavy  chemical  market  is  fairly  active 
and  steady.  Cream  of  tartar  is  on  the  up- 
ward, and  glycerine  is  also  hardening  in  price. 
We  quote :  Bleaching  powder,  $2.50  to 
$2.75  ;  bicarb,  soda,  $2.25  to  $2.35  ;  sal  soda 
70  to  75c.  ;  carbolic  acid,  lib.  bottles, 
25  to  30c.  ;  caustic  soda,  60  per  cent.,  $2.15 
to  $2.75  ;  ditto,  70  per  cent.,  $2.40  to  $2.50  ; 
chlorate  of  potash,  20  to  22c;  alum,  $1.40  to 
$1.50  ;  copperas,  75  to  80c. ;  sulphur  flour, 
$1.75  to  $2.00  ;  ditto  roll,  $2.00  to  $2.10  ; 
sulphate  of  copper,  $4.50  to  $500;  white 
sugar  of  lead,  7^  to  8j^c.  ;  bicarb,  potash, 
10  to  12c.  ;   sumach,   Sicily,  per  ton,  $75  to 


$80;  soda  ash,  481050  per  cent.,  $1.15  to 
$1.50  ;  chip  logwood,  $2.00  to  $2.10  ;  castor 
oil,  6%  to  7c. ;  and  Norwegian  cod  liver  oil, 
$25  to  $26. 

PETROLEUM. 

Demand  for  petroleum  has  continued 
good,  and  prices  on  Canadian  are  firmer  by 
%c.  than  they  were  at  the  date  of  last  writ- 
ing. We  quote  :  Canadian  refined  at  n^c 
in  shed  in  Montreal  for  round  lots,  and  12  J4T 
to  \2.%c  for  smaller  quantities,  with  a  dis- 
count of  2  per  cent,  for  cash  in  thirty  days. 
American  petroleum  is  quoted  at  15c.  in  car 
lots  and  16c.  for  smaller  quantities. 
HIDES. 

The  hide  market  is  steady  and  about  the 

same  as  it  was  last  week.     We  quote  :  4^  to 

5c,  for  No.  1  ;  3^  to  4c.  for  No.  2,  and  2\  to 

3c.   for  No.  3.     Lambskins,  55    to  60c.  and 

calfskins  5c. 

TALLOW. 

The  market  for  tallow  has  been  quiet  and 
steady  at  $%  to  6Xc  as  to  quality. 
WOOL. 

There  has  been  a  fair  movement  in  wool 
during  the  week  and  some  good-sized  lots  of 
Canadian  stock  have  changed  hands  on 
American  account.  We  quote :  Greasy 
Cape,  14  to  1 6c;  Canadian  fleece,  17  to 
20c;  B.  A.  scoured,  26  to  32c;  Canada 
pulled  wool,  20  to  2i^c  for  supers,  and  23 
to  26c.  for  extras.  North  West  wool,  11  to 
12c 

ASHES. 

The  market  for  ashes  was  quiet  but  steady. 
We  quote  :  Firsis,  $4.25  to  $4.30  ;  seconds, 
$3.85  to  $3  90  ;  pearls  $8  per  100  lbs. 


MONTREAL  TRADE  NOTES. 

Linseed  oil  is  two  cents  higher  than  it  was 
this  time  last  week  in  Montreal. 

Reports  from  Savannah  speak  again  of  a 
combination  being  formed  on  resin. 

The  low  rates  of  ocean  freights  lead  to 
import  orders  for  goods  to  sort  up  supplies 
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with.  A.  C.  Leslie  &  Co  have  received  some 
large  import  orders  for  galvanized  iron  this 
week  in  this  connection. 

Prices  have  been  shaded  5  cts.  during  the 
week  on  round  lots  of  Canada  plates. 

Receipts  of  firebricks  at  this  port,  for  the 
week  ending  Saturday  6th,  were  90,000. 

Firmer  advices  on  turpentine  may  possi- 
'*  bly  lead  to  an  advance  in  that  article  also. 

Receipts  of  cement  to  date  this  season,  at 
Montreal,  have  been  72,200  casks  English 
and  40,000  casks  Belgian. 

A.  C.  Leslie  &  Co.  placed,  recently,  a 
round  lot  of  100  tons  Ayresome  pig  iron  on 
the  basis  of  $18  ex  wharf. 

Receipts  of  English  and  Belgian  cement 
during  the  week  aggregated  2,000  odd  casks 
less  than  for  the  previous  week. 

A  steady  demand  is  reported  for  the  well- 
known  brands  of  Lydbrook  and  Allaway's 
tin  plate  by  A.  C.  Leslie  &  Co. 

A  meeting  of  the  trade  is  likely  to  be  held 
here  this  week  to  consider  the  question  of 
marking  up  prices  on  window  glass. 

There  is  an  active  demand  for  ammuni- 
tion of  a'l  kinds  now,  and  James  Darling  & 
Co.  report  a  brisk  call  for  the  S.S.  Smokeless 
Powder. 

The  statistical  position  of  resin  is  very 
rirm,  there  being  60,000  barrels  less  in  sight 
at  four  leading  points  than  there  was  this 
time  last  year. 

Practically  no  large  imports  of  Scotch  pig 
are  coming  forward  to  this  port,  and  it  looks 
as  though  stocks  were  going  to  be  very  small 
in  store  this  winter. 

The  stock  of  sleigh-bells  carried  by  Caver- 
hill,  Learmont  &  Co.,  this  fall,  is  a  remark- 
ably large  and  varied  one.  This  firm  never 
depend  on  the  manufacturers  to  carry  sup- 
plies for  them. 


TORONTO    MARKETS. 

Toronto,  Oct.  12,  1894. 

HARDWARE. 

BUSINESS  is  not  as  brisk  as  it  was  a 
week  ago.  Winter  goods  are  not 
showing  much  life  yet,  except  in  skates, 
a  good  many  orders  for  which  are  being 
booked.      In  wire,   ordinary   annealed  and 


galvanized  are  the  only  kinds  in  which  much 
business  is  being  done.  Wire  nails  are 
more  active,  but  other  kinds  are  quiet.  In 
ware  the  chief  feature  to  note  is  an  im- 
proved demand  for  white  ware.  Plumbing 
business  is  keeping  good  and  improve- 
ment is  even  noted  on  city  account.  Trade 
is  being  fairly-well  main'ained  in  builders' 
supplies,  and  the  same  may  be  slid  of 
belting.  Payments  have  still  plenty  of  room 
for  improvement,  although  they  are  getting 
better  ralher  than  worse. 

Wire — Demand  for  barbed  wire  is  in- 
creasing, although  it  is  but  slightly.  Ribbon 
wire  is  not  to  be  had  in  the  country.  Plain 
twist  wire  is  quiet.  The  kinds  most  en- 
quired after  are  annealed  and  galvanized  for 
fencing  and  hay-baling  purposes.  We 
quote  barbed  and  plain  twist  at  3X  to  J,%c. 
per  lb.;  steel  staples,  3%  t0  3%c- 

Rope — Trade  keeps  steady  at  firm  prices. 
Nothing  special  is  to  be  noted  beyond  the 
fact  that  the  demand  is  mostly  for  small 
sizes.  Deep  sea  line  and  bleached  cord  for 
plow  line  purposes  are  fairly  active.  We 
quote  :  Sisal,  7-16  in.  and  larger,  7%z.  ;X> 
5-16,  Y%  in.,  8c.  Manilla,  7-16  in.  and  larger, 
9/^c.;  X-  5-i6,  Y%  in.,  10c. 

CUT  Nails — There  is  very  little  doing, 
and  no  carload  lots  appear  to  have  changed 
hands  for  some  lime.  Prices  remain  firm, 
at  $1.80  to  $1.85,  according  to  quantity. 

Wire  Nails — Trade  exhibits  a  good 
deal  more  life,  and  the  demand  is  still  prin- 
cipally for  half-ton  lots.  Discounts  are  un- 
changed at  75,  10  and  5  per  cent.,  shipments 
of  10  keg  lots  being  prepaid. 

Horse  Nails — Business  keeps  good, 
with  demand  about  equally  divided  between 
"  C."  and  "  P.B."  and  "  M."  The  preference 
is  chiefly  for  the  last  two,  they  being  zyi, 
per  cent,  cheaper.  Discounts,  60  per  cent, 
off  "  C."  and  60  and  2j£  per  cent,  off  "  P.B." 
and  "  M." 

Tacks — Business  is  still  holding  its  own. 
Demand  is  principally  for  carpet  tacks.  We 
quote  :  Cut,  carpet  blued,  gimp,  60  per  cent.; 
do.,  tinned,  70  per  cent.;  copper  nails,  62^ 
percent.;  clout  nails,  60  to  67^  per  cent.; 
trunk  nails,  60  to  65  per  cent.;  shoe  finders' 


tacks,  50  per  cent.;  shoe  nails,  Hungarian 
nails,  etc.,  37  per  cent. 

Chain — There  is  no  further  improvement 
to  note  in  either  coil  or  trace  chain.  Cow 
ties  are,  however,  being  called  for  in  fair 
quantities. 

Horseshoes — Trade  is  fairlybrisk  in  iron 
shoes  at  $365  Toronto.  Steel  shoes  15c. 
per  keg  advance  on  Montreal  prices. 

Ware — Peerless  and  Eclipse  are  in  steady 
demand,  and  white  ware  shows  a  little  more 
life.  Prices  on  the  whole  are  being  well 
maintained,  although  a  few  large  lots  have 
been  shaded  on  the  present  discount  of  50 
and  10  per  cent. 

Plumbing  Supplies— Some  fairly  good 
orders  hive  been  received  during  the  week 
from  the  country,  and  city  trade  is  showing 
some  improvement. 

Lead  Pipe— A  few  ton  lots  changed 
hands  during  the  week,  but  the  demand  is 
principally  for  small  lots  of  two  and  three 
coil  shipments.  We  quote  :  Toronto  and 
west  30  per  cent,  off  in  small  lots,  and  30 
and  10  per  cent,  off  in  ton  lots  ;  points  east 
of  Toronto  35  per  cent,  off  in  small  lots, 
and  35  and    10  per  cent,  off  in  ton  lots. 

Hinges — Trade  is  still  good,  especially  in 
barn  door  and  heavy  T  and  strap.  Prices 
remain  firm. 

Builders'  Supplies— A  large  number  ol 
locks  are  being  called  for  regularly,  and 
trade  generally  in  this  line  is  good. 

Tools — A  number  of  scoops  are  going 
out.  Draining  tools  are  not  moving  as 
freely  as  anticipated,  but  an  improvement  is 
looked  for  as  the  season  advances. 

Clothes  Wringers— The  improvement 
noted  last  week  has  been  maintained. 

Cutlery — Trade  keeps  active  without 
any  new  features  to  note. 

Sporting  Goods — Are  going  out  in  large 
quantities,  demand  being  especially  good  for 
Winchester  and  Marlin  rifles.  Loaded 
shells,  shot,  powder  and  cartridges  are  ail 
selling  well. 

Lamp  Goods. — Business  keeps  fair  for 
lamps,  and  quiet  in  gas  fixtures  and  globes. 


Best  Value 


on    Earth. 


These  are  the  Furnaces  that  secure  the 
trade  for  dealers  who  handle  them. 
They  have  no  rivals  but  many  imitators. 


Clare  Bros.  &  Co. 


....Preston,  Ont, 
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Tinware — Trade  is  fairly  satisfactory, 
although  no  specialties  are  going  out  yet. 

Belting. — A  number  of  orders  have  been 
received  for  endless  rubber  belting,  but 
leather  belting  is  quiet. 

Tab,  ETC.— We  quote  :  Roofing  pitch, 
$2.50  per  brl. ;  pure  coal  tar  $4  per  brl.  ;  re- 
fined coal  tar,  $4.50  per  brl.;  XXX  refined 
coal  tar  in  quart  tins,  $1  per  doz.;  best 
Southern  pure  tar,  $6  per  brl.  and  75c.  per 
doz.  pint  tins;  pine  pitch,  $2.75  per  brl. 

Cement,  Etc. — Much  as  before.  We 
quote  :  Portland  cenent  (English),  $3  per 
brl.  for  best  grades  ;  New  Brunswick  plaster 
Paris,  $2  per  brl.  ;  Canadian  water  lime, 
$1.25  per  brl. 

Firebrick,  Etc. — Scotch  firebrick,  $3.25 
per  100  ;  Scotch  fireclay,  $1  per  100  lbs. 
METALS. 

There  is  not  much  that  is  new  to  note. 
Tin  plates  are  getting  more  lively,  and  there 
is  a  little  more  doing  in  hoops  and  bands 
and  sheet  iron.  In  other  lines  there  has 
been  no  new  development. 

Rogers,  Brown  &  Co.,  Buffalo,  report  the 
Toronto  market  for  American  pig  iron  as 
follows  :  The  demand  for  foundry  and  mill 
iron  does  not  increase  but  seems  to  be  main- 
tained to  the  full  capacity  of  furnaces  to 
supply.  No  boom  was  looked  for,  and  no 
boom  has  come,  but  there  is  a  very  fair  busi- 
ness going.  It  is  well  distributed  as  to  ter- 
ritory and  variety  of  iron  called  for.  We 
quote  for  cash  f.o.b.  cars  Toronto  in  bond  : 
No.  1,  Foundry  strong  coke  iron  Lake 
Superior  ore,  $1305  ;  No.  2,  Foundry  strong 
coke  iron  Lake  Superior  ore,  $12.55  ;  Jack- 
son County  silvery,  No.  1,  $16.80  to  $18.30  ; 
Lake  Superior  charcoal,  $14.01;  ;  Southern 
soft,  No.  1,  $11.75  5  Southern  soft,  No.  2, 
$11.50. 

Bar  Iron — There  is  a  fair  trade  doing  at 
the  unchanged  base  price  of  $1.70  to  $1.75. 

Sheet  Iron  —  Demand  is  increasing 
again  for  24,  26  and  28  gauge  principally. 
There  i?,  however,  a  fair  demand  for 
the  heavier  gauges.  We  still  quote  :  8  to 
16  gauge,  $2.50;  18  ditto,  $2;  20  ditto,  $2. 10; 
22  to  24  ditto  $2.20;  26  ditto,  $2.45  ;  28  ditto, 
$2.65;  tinned  sheet  iron,  Manor's,  26  gauge, 
7c.  per  lb.;  22  to  24  gauge,  6>£c.;  16  to  20 
gauge,  6#c. 

Sheet  Steel — Is  going  out  steadily,  and 
the  demand  seems  to  be  about  equally 
divided  among  the  different  gauges.  We 
quote  :  8  to  16  gauge,  $2.75  per  100  lbs.;  18 
to  20,  $2  65  ;  22  to  24,  $2.85  ;  26,  $3.10. 

Iron  Pipe — Trade  keeps  fair  at  steady 
prices.  Demand  for  galvanized  pipe  is  in- 
creasing. Discounts  are  virtually  as  before, 
being  70  to  70  and  5  per  cent,  for  iron  pipe, 
and  50  to  50  and  5  per  cent,  for  galvanized 
pipe. 

Galvanized  Iron— There  has  been  a 
good  demand  for  heavy  gauges,  especially  24 
gauge,  of  which  there  is  a  scarcity  ;  26  and 


28  are  still  going  out  well  in  case  lots  as 
well  as  in  amall  shipments.  Gordon  & 
Queen's  Head  brands  are  still  quo'.ed  at 
$4.25,  28  gauge  in  case  lots. 

Ingot  Tin— Prices  are  firm,  but  there  is 
very  little  doing  in  Lamb  and  Flag,  and 
Straits  is  only  going  out  in  small  quantities. 
We  still  quote  i8>£  to  19c. 

Zinc  Spelter— Trade  is  quiet  and 
featureless.  Domestic  is  quoted  at  4  to 
4X*.  and  imported  at  1%  to 4c. 

Galvanized  Boilers— There  is  still  a 
fair  business  doing  at  unchanged  prices. 
We  quote  30  gal.,  $6  ;  35  gal.,  $7  ;  40  gal., 
$8. 

Ingot  Copper— Quiet  and  featureless 
continues  trade  to  be  in  this  line.  We  quote 
as  before  at  10  to  ioXc 

Sheet  Copper— Braziers'  sheets  are  in 
good  demand  again,  and  ordinary  sheeting 
is  being  called  for  in  case  lots,  but  very 
little  is  being  booked  for  import.  We  quote: 
Untinned,  14  to  i6j£c.  according  to  weight 
and  size;  brazier  sheets,  14  to  17c.  accord- 
ing to  quality. 

Boiler  Tubes— There  is  no  material 
change  to  report  either  in  regard  to  busi- 
ness or  prices.  We  quote  :  \%  inch,  7c.  ; 
i/z  inch,  7Xc.  ;  \%  inch,  8c.  ;  2  inch,8j£c. ; 
2%  inch,  9c. ;  2]/z  inch,  9^c. ;  3  inch,  n^c. ; 
lYz  inch,  14c;  4  inch,  19c. 

Tin  Plates— Trade  in  this  line  is  getting 
more  active,  a  good  deal  of  the  M.L.S.  quality 
being  wanted.  We  quote  :  Coke,  14  to  20 
gauge,  at  $310;  for  sizes  15  to  25c.  per 
box,  basis  more;  "I.C."  charcoal,  $3.50  to 
$3  75- 

Terne  Plates— A  fair  business  has  been 
doing  in  "  I.C."  Quotations  are  unchanged 
at  $6.75  to  $7  for  box  lots. 

Sheet  Zinc— Trade  is  fairly  active,  al- 
though there  is  no  particular  rush  to  note  in 
business.  Prices  are  unchanged,  quotations 
still  being  4^c.  for  cask  lots  and  5c.  for 
small  lots. 

Hoops  and  Bands— A  little  improve- 
ment has  developed  during  the  week,  al- 
though no  large  lots  have  changed  hands. 
Prices  continue  firm  at  $2.25  for  ordinary 
lots  and  at  $2.20  for  ton  lots. 

Canada  Plates— A  number  of  dealers 
throughout  the  country  have  already  used 
up  their  import  lots,  and  are  now  compelled 
to  make  fresh  purchases.  On  this  account 
there  is  naturally  a  little  more  activity  in 
trade.  The  quotation  given  last  week  on 
66  sheets  should  have  read  "  60  sheets." 
We  quote  half-polished  at  $2.25  to  $2.35, 
according  to  quantity  ;  60  sheet  boxes,  10c. 
per  box  advance  ;  75  sheet  boxes,  25c.  ad- 
vance over  52's  ;  20  x  28,  $2.50. 

Corrugated  Iron — Business  remains 
fairly  good  at  unchanged  prices.  We  quote 
galvanized,  26  gauge,  at  $4  per  square,  and 
steel  shingles  from  $2  up. 

Solder— During  the    past    ten    days  a 


number  of  large  orders  have  been  forwarded. 
Prices  are  firm  at  i2l/z  to  I3^c. 

Pig  Lead— A  few  large  lots  have  changed 
hands,  but  generally  speaking  trade  on  the 
spot  is  quiet.  Prices  are  unchanged  at 
$2.90  to  $3. 

Antimony — Remains  quiet  and  feature- 
less at  10  to  ioj£c 

GLASS.  » 

Activity  is  still  characteristic  of  the  win- 
dow glass  trade,  and  some  sizes  are  running 
short,  especially  in  "  Stark." 

Generally  speaking,  however,  stocks  are 
large.  Prices  are  unchanged  at  $1.10  to 
$1.15  for  first  break.  Some  cf  the  German 
manufacturers  have  withdrawn  prices  this 
week.  There  is  an  active  demand  for  plate 
glass,  but  reports  of  cutting  are  still  rife. 
PAINTS  AND  OILS. 

Linseed  Oil— As  predicted  last  week, 
the  Canadian  crushers  have  advanced  prices 
this  week.  The  gain  is  about  ic.  per  gal- 
lon, and  at  the  higher  price  manufacturers 
will  not  book  orders.  An  advance  is  also 
announced  on  the  English  market.  Locally, 
however,  there  is  no  change,  52  to  53c.  still 
being  the  ruling  figures  for  raw  and  55  to 
56c.  for  boiled,  f.o.b,  Toronto.  Demand  is 
brisk. 

Turpentine — Demand  is  brisk  at  39  to 
40c.  f.o.b.,  Toronto.  The  market  in  the 
South  is  a  little  easier  than  it  was. 

White  Lead— Dulness  still  obtains,  and 
although  &,%<:.  is  still  the  ruling  quotation, 
this  figure,  it  is  understood,  is  being  cut. 

Prepared  Paints— Quiet  at  $1  for  pure. 

Castor  Oil — An  improved  demand  is 
reported,  but  the  recent  advance  is  not,  it  is 
said,  being  well  maintained.  We  quote  6% 
to  6^c.  in  cases,  and  7  to  7%z.  in  tins. 

Putty — Is  still  in  good  demand  at  2c.  for 
bladders,  in  barrels. 

Varnishes — There  is  a  good  demand  for 
stove  pipe  varnish,  but  other  kinds  of  var- 
nishes are  quiet. 

OLD  MATERIAL. 

Trade  is  a  little  better  with  scrap  rub- 
ber '/ic.  higher.  We  quote  as  follows  : 
Agricultural  scrap,  50c.  per  cwt.  ;  machin- 
ery cast,  50c.  per  cwt.  ;  stove  cast  scrap,  30 
to  35c.  ;    No.  1    wrought    scrap,   40c.    per 
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cwt.  ;  No.  2,  including  sheet  iron,  hoop 
iron  and  mixed  steel,  ioc.  ;  new  light 
scrap  copper,  6  to  t%z.\  heavy  scrap  copper, 
7  to  7 'Ac.;  old  copper  bottoms,  5^  to  6c; 
lightscrapbfass,3^to4c;  heavy  yellow  scrap 
brass,  5c;  heavy  red  scrap  brass,  sHc-  > 
scrap  lead,  iy2  to  1^0  ;  scrap  zinc, 
i}4  to  i&'c. ;  scrap  rubber,  3^  to  3%"c;  coun- 
'  try  mixed  rags,  50  to  70c.  ;  clean  dry  bones, 
50  to  60c.  per  100  lbs.  ;  borings  and  turn- 
ings, ioc. 

SEEDS. 

Chief  interest  is  still  centred  in  Alsike, 
but  the  market  is  weak,  and  liable  to  drop 
below  present  quotations  at  any  moment. 
Timothy  is  fully  50c.  per  bush,  lower,  the 
fall  demand  being  over,  and  seed  now  held 
will  have  to  be  carried  over.  In  regard  to 
red  clover,  there  are  no  offerings,  and  in  the 
absence  of  these  quotations  are  nominal. 
We  quote,  f.o.b.  points  of  shipment  :  Alsike, 
$3.50  to  $5  40  ;  timothy,  $1.50  to  $2.25  ;  red 
clover,  nominally  $5  per  bush. 
PETROLEUM. 

Trade  is  brisk,  with  t  good  many  large  lots 
moving.  Prices  are  still  unchanged.  We  quote 
in  s  to  10  brl.  lots,  imperial  gallon,  Toronto  : 
Canadian,  12c  ;  carbon  safety,  15c;  Cana- 
dian water  white,  16  to  17c;  American 
water  white,  i7J^c  ;  photogene,  20c. 

The  Petrolia  Advertiser,  in  its  weekly  re- 
port, says  :  "Petrolia  crude,  $101  per  brl.; 
Oil  Spring  crude,  $1.02*4  per  brl.  ;  refined, 
6%c  in  bulk,  g>£c.  in  brls.  in  car  lots,  f.o.b. 
here.  There  is  every  indication  of  an  early 
boom  in  the  crude  market,  for  although  the 
price  on  'Change  has  only  reached  $1.01  as 
we  go  to  press,  there  is  a  remarkably  strong 
upward  feeling  and  a  feverish  tendency  to 
wait  for  the  rush  which  it  is  thought  by  those 
"  in  the  know  "  must  soon  come.  Since 
August  refined  has  advanced  one  cent  per 
gallon,  which  makes  a  difference  of  16  cents 
a  barrel  in  the  value  of  crude  to  the  refiner. 
The  Imperial  Oil  Company  are  paying  a 
dollar  a  barrel  delivered  into  their  own 
tanks.  Other  refineries,  speculators,  and 
theP.C.O.  &  T.  Co.  are  paying  $1.01  for  re- 
ceipts, so  that  the  Imperial  Oil  Co.,  who  are 
the  largest  buyers,  must  either  advance  its 
price  or  come  to  the  legitimate  market — The 
Exchange — to  buy.     Now  is  the  producer's 

chance." 

MARKET    NOTES. 

W.  H.  Hambly  is  opening  out  in  Kingston 
with  a  stock  of  hardware. 

H.  S.  Howland,  Sons  &  Co.  report  large 
sales  of  lanterns,  lantern  burners  and  lamp 
wicks. 

The  stock  of  G.  A.  McMurtry  &  Co., 
hardware  merchants,  St.  Thomas,  has  been 
sold  at  65c.  on  the  dollar. 

H.  S.  Howland,  Sons  &  Co.  are  just  in 
receipt  of  a  large  consignment  of  "  Perfec- 
tion "  and  "  Novelty  "  horse  clippers. 

H.  S.  Howland,  Sons  &  Co.  report  large 
sales  of    "  Dead  Shot "    powder  ;    also   all 
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The  Christy  Knife  Co. 


30  Wellington  St.  East 

Toronto 


kinds  of  cartridges,  of  which  they  have  a 
complete  assortment,  both  in  the  U.  M.  C. 
and  Dominion  make. 

Saunderson  Pearcey  &  Co.  have  in  stock 
a  full  line  of  glaziers'  diamonds,  specially 
selected,  which  they  have  just  imported. 

Mr.  Wilcox,  representing  The  Mallory 
Wheeler  Co ,  New  York  and  New  Haven, 
was  looking  up  business  in  Toronto  this 
week. 

H  S.  Howland,  Sons  &  Co.  now  have 
their  stock  of  English  cow  chains  complete 
in  open  ring,  close  ling  and  three  chain  in 
all  weights. 

M.  &  L.  Samuel,  Benjamin  &  Co.  report 
that  their  stock  of  Pigou,  Wilkes  &  Lau- 
rance's  English  black  gunpowder  is  almost 
exhausted. 

The  Canadian  Woodenware  Manufac- 
turers' Association  held  a  meeting  in  To- 
ronto a  few  days  ago,  but  no  changes  were 
made  in  prices. 

The  Toronto  Silver  Plate  Co.  are  very 
busy.  They  are  not  only  running  full  time, 
but  have  found  it  necessary  to  add  eight 
more  men  to  their  already  large  staff. 

Rice  Lewis  &  Sons,  Ltd.,  have  in  one  of 
their  windows  a  mantel  of  antique  pat  em 
with  grate  and  gas  attachments.  The  at- 
tractiveness of  the  display  is  increased  by  a 
couple  of  fierce-looking  lances  that  are 
leaning  against  the  mantel,  one  on  either 
side. 


UNITED  STATES    MARKETS. 

New  York,  Oct.  12,  1894. 

PIG  TIN — There  was  very  little  change- 
in  prices  here,  although  London  wired 
still  lower  quotations,  and,  besides 
showing  somewhat  steadier  tone,  the  market 
was  rather  livelier.  Better  sales  were  made 
to  the  out-of-town  trade  and  to  consumers, 
while  speculative  deals  were  quite  numerous. 
As  far  as  supplies  are  concerned  the  position 
is  without  radical  change,  and  the  indi- 
cations are  that  market  manipulation  has 
been  the  chief  barrier  to  a  greater  decline 
than  has  taken  place  within  the  past  two 
weeks.  The  transactions  recorded  on 'Change 
included  10  tons  February  deli  very  at  15.25c, 
10  tons  March  at  15.25c,  10  tons  January  at 
15.25c,  10  tons  Feb.  at  15.25c,  10  tons  March 
at  15  25c, 20  tonsApnl  at  15.25c,  25  tons  No- 
vember at  15.35c,  50  tons  Dec.  at  15.25c 
Copper — The  market  remains  very  quiet. 
Orders  come  in  slowly  at  present,  and  they 
are  invariably  small.     Some  producers  give 


a  fancy  quotation  on  Lake  Superior  ingot, 
but  needy  buyers  would  not  be  obliged  to 
look  far  to  secure  a  few  lots  at  924fc  deliv- 
ered this  month  or  next.  For  electrolytic 
9>£c  is  asked,  but  the  market  is  not  strong 
at  that  price.  Common  casting  stock  is 
quoted  at  Q%  to  9>£c,  as  to  brand,  and 
some  sellers  reported  a  very  fair  business 
for  the  day. 

Pig  Lead — Business  is  still  on  a  moder- 
ate scale.  Large  consumers  manifest  no  in- 
terest here,  and  the  smaller  ones  buy  in  a 
hand-to-mouth  way  only.  Dealers  purchase 
very  moderately.  Prices  are  rather  weak 
at  3.  ioc  bid  and  3.15c  asked.  St.  Louis 
wire  to  the  Metal  Exchange  was  2.85c 
London  cable  £9  18s.  9d.  for  soft  Spanish. 

Spelter — The  demand  in  this  quarter 
does  not  expand.  Orders  for  more  than 
single  carloads  are  extremely  rare.  In  other 
quarters  it  is  advised  quite  good,  purchases 
being  made  that  serve  to  tone  up  the 
primary  market  somewhat.  At  present, early 
shipments  of  ordinary  Western  brands  do 
not  appear  to  be  obtainable  at  less  than 
3.45c  laid  down  here  ;  3.50c.  is  generally 
asked.  St.  Louis  quotation  to  the  Metal 
Exchange  was  3.30c.  London  cable  ^15  5s. 
for  good  merchant  brands. 

Antimony — Pries  remain  quite  steady  at 
7^c  for  Hallett's  and  9>£c  for  Cookson's, 
but  there  is  only  routine  business  and  no 
vigor  to  the  demand. 

Tin  Plate — Buyers  are  operating  very 
much  as  they  have  been  for  several  days, 
and,  while  considerable  stock  is  passing  into 
the  hands  of  distributors  and  consumers, 
it  is  not  up  to  the  average  for  the  season,  de- 
spite the  very  low  prices  current. 

Iron  and  Steel— Reports  generally  were 
a  repeitition  of  those  that  have  been  given 
daily  for  some  little  time.  Business  is  un- 
even, and  in  most  branches  rather  dull. 
Prices  throughout  continue  weakish. 


GREAT    SCOTT ! 


The  last  issue  of  the  Official  (Quebec) 
Gazette  contains  a  notice  of  an  application 
to  Parliament  at  its  next  session,  by  the 
E.  B.  Eddy  Manufacturing  Co.,  Ltd.,  of 
Hull,  Que.,  for  necessary  powers  for  the 
issuance  of  a  series  of  debentures.  We  learn 
from  a  reliable  source  that  the  issue  will 
amount  to  $500,000  (half-a-million  of  dollars) 
to  be  used  in  the  further  expansion  of  their 
business  and  establishment  of  more  and 
larger  branches  and  agencies  throughout  the 
Dominion.  We  further  understand  that  they 
have  already  leased  a  very  large  warehouse 
on  Front  street,  this  city.  They  evidently 
intend  to  maintain  their  claim  of  "  The 
largest  works  of  the  kind  and  comprising 
the  most  unique  establishment  under  the 
British  flag." 
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THE  LAKE  ORE  SITUATION. 

SINCE  it  is  the  key  to  the  situation  in 
the  steel  trade,  the  developments  in 
the  Mesaba  ore  range  are  watched 
with  thekeenest  interest  by  producers  all  over 
the  country,  says  Iron  Age.  In  magnitude 
the  resources  of  the  range  have  grown 
steadily,  until  now  it  seems  certain  that  the 
manufacturers  west  of  the  Allegheny  Moun- 
tains and  north  of  the  Ohio  River  will  have 
relatively  cheap  ores  for  many  years  to  come. 
It  has  been  asserted  by  men  who  are  closely 
identified  with  one  of  the  leading  Mesaba 
interests  that  prices  for  ore  for  next  year  will 
be  about  at  the  level  at  which  they  now  are. 
That  seems  to  indicate  that  the  tremendous 
struggle  for  supremacy  now  going  on  between 
some  of  the  great  interests  will  continue  for 
some  time  to  come. 

One  point  has  been  raised  in  connection 
with  the  Mesaba  ore  supply  which  has  been 
the  subject  of  much  controversy  among 
furnacemen.  It  relates  to  the  percentage  in 
the  burden  which  the  fine  ores  of  the  Mesaba 
may  be  allowed  rise  to.  By  some  of  the 
furnace  interests  identified  with  mining  en- 
terprises records  have  been  brought  forward 
of  successful  furnace  work  with  75  per  cent, 
up  to  all  Mesaba  ore.  One  of  the  largest 
plants  in  the  country  was  known  to  have 
placed  the  limit  at  25  per  cent,  of  the  ore 
mixture.  But  it  is  understood  that  new  ex- 
periments are  going  on  with  a  precentage 
rising  considerably  above  30  per  cent.  Of 
course,  it  takes  a  protracted  period  of  work 
to  get  at  data  which  will  allow  of  safe  com- 
parisons, and  they  could  not  be  available  in 
the  case  referred  to  until  the  close  of  the 
year.  One  of  the  best  managed  group  of 
two  furnaces  in  the  Pittsburgh  district  is 
reported  to  be  doing  successful  work  on  a 
mixture  carrying  over  32  per  cent,  of  Mesaba 
ore. 

The  question  is  one  of  the  most  serious 
import.  It  determines  how  wide  the  market 
for  this  class  of  ore  is  to  be  in  the  near 
future,  and  to  what  extent  this  grade  will 
control  the  situation.  The  ores  of  the 
Gogebic,  Menominee  and  Marquette  ranges 
cannot  be  sold  at  anything  like  the  figures 
at  which  the  product  of  the  new  range  can 
be  landed  at  the  furnaces.  A  certain  quan- 
tity must  be  mined.  It  will  not  be  taken 
out  of  the  ground  unless  the  producers  get  a 
little  more  than  cost.  Every  ton  more  of 
Mesaba  ore  which  the  furnacemen  can  use 
displaces  so  much  of  the  dearer  product  of 
the  other  ranges  and  narrows  down  the 
number  of  mines  in  them  who  can  live. 
Every  addition  to  the  percentage  of  the 
cheaper  ores  which  the  pig  iron  makers  can 
make  lowers  the  cost  of  the  producers  in 
that  section  of  the  country  which  employs 
Lake  ores  and  Connellsville  and  West  Vir- 
ginia cokes  as  raw  material.  It  means  that 
the  steel  works  of  the  Central  West  have  an 
enormous  advantage  over  their  rivals  east  of 
the  Allegheny  Mountains,  and  confirms  the 


dominating  position  which  they  now  occupy. 
To  the  Eastern  steel  makers  there  could  be 
no  greater  blessing  than  a  cessation  of  hos- 
tilities on  the  Mesaba  range  and  a  smart 
advance  in  the  prices  of  Lake  ores. 


YE  ANCIENT  BALLAD  OF  JACK 
AND   JILL. 

Jack  and  Jill  went  up  the  hill 

To  fetch  a  pail  of  water, 
Jack  had  great  admiration  for 

Jill:s  mother's  blue-eyed  daughter. 

"  How  tiresome  it  used  to  be," 
Quoth  lovely,  laughing  Jill, 
"  To  carry  those  old  wooden  pails 
For  water  up  this  hill. 
That  pail  !  with  cracks  twixt  every  stave, 

We  could  not  pause  a  minuie, 
But  had  to  hurry  all  the  time 
To  save  the  water  in  it. 

So  badly  balanced  !     If  you  gave, 

A  single  glance  at  me, 
A  dreadful  spill  upon  the  hill 

There  straightway  sure  would  be. 

Until  that  day  !  that  happy  day," 

Here  Jill  gave  way  to  laughter, 
"When you  felldown  and  brokeyourcrown, 

And  I  came  tumbling  after. 
Then  mother  bought  an  Eddy's  pail 

Of  Indurated  Ware, 
A  perfect  dream  !     No  hoop  or  seam, 

And  balanced  true  with  care." 

"  Why,  yes,"  quoth  Jack,  "  my  darling  Jill, 
In  June  when  we  are  mated, 
We'll  buy  with  care  our  household  ware, 

Of  Eddy's  Indurated." 
An  American   firm    is    negotiating  with 
the  C.P.R.  officials  with  a  view   to  establish 
a  creamery  in  Arnprior. 

Evanville  has  a  bunch  of  potato  onions 
containing  seventeen  separate  ones  all 
growing  from  one  seed  sown. 

Tell  me  not  in  mournful  numbers 

That  I  mustn't  eat  green  fruit ; 
What  is  life  without  cucumbers, 

Salt  and  vinegar  to  suit ! 
For  enjoyment,  and  not  sorrow, 
Is  our  destined  end  and  way  ; 
Just  to  eat,  that  each  to-morrow 
Finds  us  fatter  than  to-day. 
In  one  part   of   England  recently  wheat 
had    reached    a    point  the   lowest    it    had 
touched  in  200  years. 


COST  OF  PATTERN  BOOKS. 

Few  ironmongers,  I  fancy,  have  any  idea 
of  the  cost  of  some  of  the  pattern  books 
which  are  sent  out  by  manufacturers.  I  was 
shown  the  other  day  a  handsomely-got-up 
volume,  in  which  all  the  goods  were  repre- 
sented in  their  natural  colors,  and  I  was  told 
that  its  production  had  cost  not  less  than 
^2,500,  being  at  the  rate  of  10s.  each  copy. 
To  this  must  be  added  the  postage,  and  what 


this  would  be  can  be  imagined  when  I  tell 
my  readers  that  the  total  weight  of  the  books 
was  nine  tons,  and  that  over  four  miles  of 
tape  were  used  to  tie  up  the  volumes.  No 
wonder  manufacturers  are  anxious  that  great 
care  should  be  taken  of  their  patterns,  and 
hesiate  about  issuing  new  editions. — Vulcan, 
in  Ironmonger. 


AN  ELECTROSTATIC  PAIR. 

He  was  the  gallant  engineer 

Of  a  giant  dynamo  ; 
She  sang  to  the  wires  all  day  long, 

With  the  chorus  of  "  Hello  !" 

He  loved  this  telephonic  maid, 
Till  his  heart's  vibrating  plate 

Was  magnetized  and  polarized 
At  milliamperic  rate. 

His  love  he  expressed  in  ohms, 

And  amperes,  or  even  in  volts; 
In  voltaic  expressions,  and  dynamo  figures, 

Or  currents,  and  arc-lights,    and  bolts. 
Said  he  :     "  By  the  great  broken  circuit, 

Or  more,  by  the  Ruhmkorff  coil, 
Your  negative  answers  will  drive  me 

To  some  subway  under  the  soil. 
"  Not  a  spark  of  inductive  affection — 

Not  a  positive  '  Yes '  have  I  had  ; 
I'm  afraid  the  wires  have  grounded 

In  favor  of  some  other  lad." 
Then  regret,  like  a  galvanometer, 

Or  an  astatic  needle,  it  smote  her, 
And  she  said  :     "  Of  love  I  have  ions 

As  strong  as  an  Edison  motor." 
So  he  opened  the  circuit,  and  clasped  her 

In  arm-ature,  and  held  her  there — 
And  she  was  the  belle  electric 

Of  this  thermo-electric  pair. 

J.  H.  K.  in  N.  Y.  Hardware. 

SITUATIONS  VACANT. 


HARDWARE  CLERKS-INCREASE  YOUR  IN- 
COME by  showing  The  Hardware  Dealer's  Maga- 
zine to  your  local  hardware  merchants  and  manufac- 
turers. Subscription  $1.00  a  year.  Liberal  commission. 
For  sample  copy,  terms,  etc.,  address  D.  T.  Mallett, 
Publisher,  78  Reade  St  ,  N.Y. 


Pickard's  Pat,  Sink  Strain 

Has  been  a  great  seller  with 
agents.    We  manufacture 
agents'  specialties. 

Address  ARMOUR  MFC.  CO. 

342  Yonge  Street,  TORONTO,  ONT. 


OUR  SALES  OF 


"BURHAM 


"   Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 


*-> 


"BURHAM"  Brand  outranks  all  other 
Try  it  and  be  convinced.     . 


J 


Sole  Consignees  for  Canada, 


MCRAE  &  GO..  OTTAWA 
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Perforated  Metals 

Steel      Iron       Brass 
Copper  Zinc      Tin 

For  All  Purposes 


MANUFACTURED    BY 


We  issue  a  special  catalogue  for  this 
line  with  full-size  cuts  of  perforations. 

Write  for  Catalogue 


The  B.  Greening  Wire  Co.  Ltd. 


HAMILTON 


ONTARIO 


Ramsays 

Pure  Lead 
Mixed  Paints 
Oil  Stains 
Varnishes 

ARE   AHEAD 

BLACKSMITHS'  TOOLS. 


Horseshoe  Vises. 

Price,  No.  1,  -  $4  00 
"      No.  2,  ■     7.50 

Will  save  their  cost 
in  a  week's  sharpen 
ing 


B.JARDINE&CO. 

HESPELER,   ONT. 


1879 ESTABLISHED 1879 

Essex  Handle  and  Wood-Turning  Works 


You  can  make  no  mistake  by  placing  your  order  for 
Axe  Handles  with  us.  Our  Shaved  Pattern  Second 
Growth  Axe  Handle  is  undoubtedly  the  best  handle  in 
the  market.  Our  Polished  Octagon  Axe  Handle  cannot 
be  improved.  Our  Second  Growth  Oak  is  a  beauty. 
Our  timbers  the  toughest  and  patterns  the  best.  Ship- 
ment for  June  and  July  exceeds  three  thousand  dozen. 
Let  us  have  your  specification  for  future  shipment  now 
and  you  will  be  pleased. 

GARDNER  BROS.  &  CO.. 
ESSEX,    ONT. 


CHEAP  FRESH  RELIABLE 

Thorold 
Cement 


By  sending  a 

POST    CARD 


Estate  of  John  Battle 

Thorold 
Ont. 


Should  be  kept 

in  stock  by  all 

Hardware 

Merchants 


Prices  and  full 

particulars 
will  be  given. 


FOR  MASONRY  WORK  OF  ALL  KINDS 


ALL  BRISTLES 


used  in  BOECKH'S 
STANDARD  BRUSHES  are  bought  in  the  best  mar- 
kets and  are  of  the  very  highest  grade,  and  are  all  specially 
prepared  to  secure  the  best  results. 


CHAS.  BOECKH  &  SONS 


Office  and  Warerooms:    80  York  St. 
Factories  :    158  to  168  Adelaide  St. 


Sole  Manufacturers 

TORONTO,    ONT. 


TRADE    MARK. 


BLACK 
DIAMOND 


FILE 
WORKS 


21   to  43  Richmond  St.,  Philadelphia,  Pa. 

Gk  &  ZE3I.  BAEISTETT, 

MANUFACTURERS  OF 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  Lightning  Sawfiles. 

AND 

EVERY   OTHER    DESCRIPTION    OF  SAW   FILES. 
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PIPE   FORCEPS. 

The  accompanying  cuts  are  illustrations 
of  a  line  of  pipe  tongs,  of  which  H.  S. 
Howland,  Sons  &  Co.  have  received  a  con- 
signment.   All  these  tongs   are  fitted  with 


N?  141  &  133 


milled-headed  steel  set-screws  and  all  the 
parts  made  interchangeable.  The  hand 
presses  on  a  round  surface.  Enlarging  the 
grip  does  not  shorten   the   leverage.     It  is 


your  arithmetic,  and   you   can    learn    more 
from  a  thin  hand   than    from   a  big  slate. 
There  is  more  in  the  cold   toe  of  a  hungry 
child  peeping  through  a  worn-out  shoe,  and 
the  pinched  face  of  a  mother  sitting  over  a 
fireless    stove,  than   in   all  your  stump    or 
platform     oratory     on     the    financial     and 
economic    sins    and   wrongs    of  man.      It 
matters  not  whether  these  pallid  cheeks  and 
shrunken  limbs  are  due  to  the   sins   of  mil 
lionaires  or  the  follies  of  toilers— not  a  cup- 
board  without  bread   nor   a   child   without 
shoes  but  has  its  dumb  message  to  such  as 
would  search  for  what   a  protracted  strike 


not  necessary  to  remove  this  wrench  from  means  in  the  homes  of  the  people.  We  are 
one  face  of  a  nut  to  the  r.ext  (as  in  the  convinced  that  an  education  of  this  kind 
ordinary  spanner),  but  by   simply  releasing      would  thaw  out  some  of  the  ice  of  which  we 


the  grasp,  it  will  open  sufficiently  to 
allow  the  corner  to  pass,  after  the  manner 
of  a  ratchet,  which  causes  a  great  saving  of 
time. 


STRIKES   AND    SATCHELS. 

THE  public  idea  of  a  strike  is  simply 
that  of  a  struggle  between  two  parties* 
one  or  both  of  which  have  a  real  or 
imaginary  justification   for   the   act,   writes 
Fred.  Woodrow  in  Age  of  Steel.     There  is 
also  a  vague  and  nebulous    idea   as  to  the 
general  effect  of  a   strike   on  business  and 
public  convenience.    It  is  known  that  it  costs 
more  to  bake  a  pie  or  boil  an  egg  during  a 
coal  strike,  and  in  the  case  of  railway  trouble, 
the  delay  of  passengers  or  a  firkin  of  butter, 
with  divers  mishaps  to  switches  and  bridges 
and  scabs  are  all   forcible  reminders  of  the 
kicking  powers  of  a   strike.     There  is  also 
some    curiosity     aroused     among    grocers, 
bakers   and   landlords    as   to   whether  the 
strikers  have  gained   their  point,  in  adding 
to  their  wages  or  in  keeping  the  scissors  off 
the  pay  roll.     The  professional  agitator,  the 
politician  and  the  statistican  have  also  their 
several  fingeis  in  the  pie.     The    amount  of 
revenue  lost  or  gained,  the  duration  of  the 
struggle  or  the  folly,  whichever  it  may  be, 
the  cause  as  found  out  or  guessed  at,  and  the 
general  damage  done  to  business,  are  each 
and  all  the   various   phases   of  a  strike  on 
which  the  public    looks    with  or  without  its 
colored  glasses.     It  is  in  the  home  side  of  a 
strike,  and  not  the  shop  side,  where  you  can 
come   tn  touch  with   humanity   and   forget 


have  too  much  in  business,  and  might  put  a 
bridle  in  the  mouth  of  the  wild  ass  who  finds 
his  fodder  in  agitating  strife. 

We  do  not  forget  that  in  much  of  this  un- 
written history,  in  sufferings  untold,  in  cold, 
famine  and  nakedness,  in  homes  broken  up, 
in  families  separated,  and   in   tragedies  un- 
seen from  the  street  side  of  a   window  cur- 
tain—there has  been  patience,  fidelity  and 
heroism  to  gild  the  cup  that  held  the  bitter 
drink.     No  man   can   deny  this,  but  where 
this  is  needless  and  could  be  prevented,  the 
sin  of  it  is  a  brand  on  the  brow  of  modern 
civilization.     Looked  at  from  all  sides,  the 
unnecessary  strike  is  a  curse  to  body,  soul 
and   spirit.     In    its    sanitary   phase,   semi- 
starvation  is  hand  in  hand  with  disease  and 
death.     Epidemics   find   dry  straw   for  the 
match  where  men  are  idle  and  children  halt 
fed.     Morally   many  men   are  ruined  by  a 
spell  of  loafing.     Idleness  and  the  devil,  as 
everybody  knows,  are   in  partnership,  and 
many  a  man  can  date  the  day  of  his  descent 
into  vice  from  the  time  of  a  strike.     No  work 
and  too  much  beer  are   too   often   synony- 
mous.     How   many  of  our  nomads,   with 
thin  shoes  and  dusty  satchels,  would  never 
have  left  mother,  wife  or  child,  had  they  not 
been  compelled  to  do  so  by  their  inability  to 
obtain  work  after  a   strike.     You  can   see 
these  helpless  pilgrims  everywhere,  to  whom 
the  name  of  home  was  once  the  sweetest  on 
earth,  and  the  love  of  mother,  wife  or  child 
a  deep  and  sacred  joy.     It  is  time  that  these 
phases    of  strikes   should   be   studied   and 
everything  done  that  can   be  done  to  wipe 
them  off  the  slate  of  industry. 


PliASTEl}  .  . 

Calcined  and  Land. 

We  are  extensive  manufacturers 
and  use  the  best  rock  only.  In 
quality  and  price  we  can  beat  the 
world.    TRY  US  ! 

WINDSOR  PLASTER  CO. 

Windsor,   N.  S. 


THE  OAKVILLE 

BASKET  CO., 


Manufacturers  of 
i,  2,  3  Bushel 

Grain 


AND 


Root 


Baskets 

THE  OAKVILLE 
BASKET  CO. 


You  can 


make  money 

And  increase  your  business  by  securing 
the  agency  for  your  town  for  the  famous 


"  Puritan  " 


Oil  Heaters 

These  are  not  only  very  pow- 
erful heaters,  but  unlike  all 
other  stoves  of  this  class,  are 
entirely  free  from  any  objec- 
tionable odor. 

If  you  will  set  one  of  these 
up  in  your  showrooms  and 
keep  it  burning  a  little  while 
until  your  customers  get  ac- 
quainted with  its  merits,  the 
sales  will  not  be  slow  in 
coming. 


Illustrated  catalogue 
antl  discounts  on  ap- 
%     plication. 


IWDONALD  &  WILLSON 

S?°cS,a8e"s       Toronto 
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GET  IHE 

1L 


T. 


GREEN 


JOHN 
LUCAS 
&  CO. 


THE  OLD  ORDI- 
NAL AND  ONLY 

Reliable. 


SS.  SMOKELESS  POWDER 


Is  the  best;  it  does 
notcontain  anynitro 
glycerine,  and  is  not 

atlected  by  the  heat  or  cold.  It  is  made  by  the  Smokeless  Powder  Company,  Limited, 
Dashwood  House,  New  Broad  Street,  London,  E.  C.  Works,  "  Barwick  Herts."  It 
is  used  by  sportsmen  all  over  the  Dominion.  One  firm  in  New  York  have  purchased 
forty  tons  within  the  last 
twelvemonths.  A  stock 
kept  at  Montreal. 


JAMES  DARLING  &  CO. 


Send  for  Price  List. 


439  Board  of  Trade  Building 

MONTREAL,  Agents. 


Decorated     White 

TEA  and  COFFEE  POTS 

With  Nickel-Plate  Covers 


CAVERHILL,  LEARM0NT  &  CO. 

MONTREAL 


The  Houghton 
Patent  Key 
Lock  Wrench 


Combines  strength,  simplicity  and  durability,  and  is  unequalled  for  ease  and  rapidity  of  adjust- 
Manufactured  in  all  sizes  by  THE  PARIS  TOOL  MFG.  CO.,  LTD.,  PARIS,  ONT. 


DOWSWELL  BROS. 

HAMILTON,  ONTARIO 


MANUFACTURERS   OF 


Clothes  Wringers,  Mangles, 
Churns,  Washing  Machines, 
and  Household  Specialties 


Prices  are  low  but  you  will  find 
our  goods  first-class.  Send  for 
Catalogue 


Eastern  Agents 


I.  L. 


&  SON,  -  Montreal 


Canada  Iron  Furnace  Co.,  Ltd, 

Manufacturers  of 

CHARCOAL   PIG   IRON 

MONTREAL. 

brand  "C.  |.  F."  THREE  RIVERS 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO.  E.  DRUMMOND, 

Managing  Director  and  Treasurer 


OXFORD  warm  air  FURNACES 


FOR  COAL 


TRIED  and  TESTED.       NEVER    HAS   ONE    FAILED. 

ARE  THE  MOST  MODERN  FURNACES  IN  THE  MARKET. 


FOR  WOOD. 


Coal  Furnaces . .     Wood  Furnaces . . 


Have  Heavy  Sectional  Fire  Pot. 
Extra  Heavy  Base  and  Ash  Pit- 
Rotating  Bar  Dumping  and 
Anti-Clinker  Grate.  Remov- 
able Grate  Frame.  Large  Com- 
bustion Chamber.  Heavy  Steel 
Plate  Radiator  with  Cast-Iron 
Top  and  Bottom. 


Have  Ash  Pit  Section  of  Extra 
Heavy  Corrugated  Iron.  Heavy 
Grate  especially  adapted  for 
Wood  Burning.  Double  Steel 
Radiator  (of  original  construc- 
tion) and  Steel  Fire  Box  Dome 
which  heat  quicker  than  Cast 
Iron. 


GAS  AND  DUST  TIGHT. 


COAL  FURNACES  MADE  IN  6  SIZES. 


Cyclone  Steel  Radiator. 
WOOD  FURNACES  IN  3  SIZES. 


WARRANTED   THE   BEST   IN   CANADA. 

SEND    FOR    CATALOGUE    AND    TESTIMONIAL    BOOK. 


MANUFACTURED    BY 


THE  GURNEY  FOUNDRY  CO.,  ltd.,  T 


ORONTO 
ONT. 


THE  GURNEY-MASSEY  CO.,  no.,  M 


ONTREAL 
QUE. 
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BUSINESS  CHANGES. 

DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES. 

THE  creditors   of  Withrow   &  Hillock 
have  decided  to  close  down  the  busi- 
ness of  the    firm,  and  advertise    the 
estate  for  sale  by  tender. 

A  Montreal  plumber  named  Napolean 
Turcat,  Has  assigned. 

Louis  Rajotte,  general  store,  Pembroke, 
is  offering  to  compromise. 

John  Cameron,  general  merchant,  Edmon- 
ton, N.  W.  T.,  has  assigned. 

Edward  Ray,  plumber,  is  offering  to  com- 
promise at  15c.  on  the  dollar. 

R.  O.  Snyder,  coal,  etc.,  Brantford,  has 
assigned  to  Robert  Crysler. 

Alfred  W.  Colley,  lumber,  Coldwater,  has 
assigned  to  Thomas  Lafferty. 

Walter  Langlais,  general  merchant,  Bara- 
chois  de  Malbaie,  Que.,  has  assigned. 

W.  S.  Loggie,  general  merchant,  etc., 
has  compromised  at  40c.  on  the  dollar. 

John  Dawson,  general  merchant,  Gelert, 
Ont.,  has  assigned  to  W.  A.  Campbell,  To- 
ronto. 

A.  Sweet  &  Co.,  general  merchants,  Win- 
chester, Que.,  are  offering  to  compromise  at 
40c.  on  the  dollar. 

N.  Girrouard  &  Co.,  general  merchants, 
St.  Guillaume  D'Upton,  Que.,  have  assigned 
to  Kent  &  Turcotte. 

Etienne  Boucher,  hardware,  Sherbrooke, 
Que.,  has  assigned.  A  meeting  of  creditors 
is  called  for  17th  mst. 

W.  A.  Mowatt  &  Co.,  general  merchants, 
Campbelltown,  N.B.,    are  offering   to  com- 
promise at  50c.  on  the  dollar. 
PARTNERSHIPS  FORMED  AND  DISSOLVED. 

Crosby  Bros.,  general  merchants,  Mount 
Albert,  have  dissolved. 

The  Hurdon  Hardware  Manufacturing 
Co.,  of  Toronto,  has  dissolved.  W.  B.  Hui- 
don  continues. 

Jennie  Mendelsohn  has  been  registered 
proprietress  of  the  firm  of  M.  Mendelsohn 
&  Co.,  general  merchants,  Cedars,  Que. 

J.  S.  Mitchell  &  Co.,  wholesale  and  retail 
hardware,  Sherbrooke,  Que.,  have  dissolved, 
and  J.  S.  Mitchell  has  been  registered  as 
proprietor. 

A.  Aubry,  Sr.,  and  J.  B.  Alphonse  Aubry 
have  registered  a  partnership  in  Montreal 
to  carry  on  business  as  plumbers  under  the 
style  of  A.  Aubiy  &  Fils. 

A.  Depatie  and  Isidore  Doust  have  regis- 
tered a  partnership  in  St.  Cuengonde,  Que., 
to  carry  on  business  as  roofers  under  the 
style  of  A.  Depatie  &  Co. 

CHANGES. 

Mills  &  Mills,  bankers,  Kingston,  have 
oeen  succeeded  by  Mills  &  Cunningham. 

A  new  general  store  has  been  opened  out 
at  Lake  Francis,  Man.  R.  Kerr  is  the  pro- 
prietor. 


George  Ellis,  general  store  and  hotel, 
Waneta,  has  sold  hotel  to  Marion  Davis. 

The  estate  of  A.  A.  Mabee&  Co.,  planing 
mill,  St.  John,  N.B.,  has  been  sold  to  A.  A. 
Mabee. 

Theo.  Pohto  has  been  registered  pro- 
prietor of  the  Dominion  Glass  Bending 
Company  of  Montreal. 

Lazenby  Bros.,  general  merchants,  Port 
Hammond  and  Hatzic,  have  sold  out  busi- 
ness at  Port  Hammond. 

Wm.  Geddes,    general    merchant,  Sheet 
Harbor,  N.S.,  has   registered  consent  to  his 
wife  doing  business  in  her  own  name. 
SALES   MADE  AND   PENDING. 

The  stock  of  Jules  Hande,  hardware, 
Quebec,  is  to  be  sold  by  auction  on  the  i6.h 
inst. 

FIRES. 

A.  A.  McDonald,  general  merchant, 
Peake's  Station,  P.E.I.,  has  been  burned 
out  ;  no  insurance. 

R.  J.  Duffy,  blacksmith,  Moncton,  N.B., 
has  been  burned  out;  insurance  Si, 400, 
John  H.  Marks,  carriage  maker,  of  the  same 
place,  has  also  been  burned  out ;  insurance, 
$5,100. 

DEATHS. 

Francis  Wood,  lumber,  Welsford,  N.B.,  is 
dead. 

John  Bennett,  builder,  Richmond,  Ont.,  is 
dead. 

John  White,  sawmill,  North  Saanich,  B  C, 
is  dead. 

R.  T.  Gross,  general  merchant,  Hillsboro', 
N.B.,  is  dead. 


BUYING  AND  SELLING  STOVES. 

TRAVELING  salesmen  for  stoves  are 
always  well  versed  on  the  talking 
points  of  the  goods  they  are  selling, 
remarks  Hardware  Reporter.  If  they  were 
were  not,  there  would  be  a  great  many 
vacancies  in  their  ranks.     They  know  the 


Their  information  or  knowledge  is  made 
necessary  by  the  fact  that  they  come  in  con- 
tact with  dealers  who  are  at  least  supposed 
to  know  all  about  stoves  and  ranges  and  who 
wish  to  be  informed  of  the  goods  that  are 
offered  them  before  ordering  even  a  sample. 
In  short,  the  traveling  salesman  knows  what 
he  is  talking  about,  and  quite  frequently 
takes  an  order  from  a  competitor  because  he 
can  bring  out  the  points  mote  clearly  and 
can  show  his  own  line  to  a  better  advantage. 
But  this  is  not  always  the  case  with  the 
dealer,  who  is  too  often  a  better  buyer  than  he 
is  a  seller.  That  is,  he  has  used  a  certain 
amount  of  discrimination  in  his  orders  and 
may  have  a  line  that  is  especially  adapted  to 
his  trade,  but,  when  it  comes  to  the  talking 
points,  he  is  very  apt  to  forget  the  example 
set  him  by  the  traveler  and  to  speak  of  the 
stove  or  range  as  the  best  in  the  market, 
probably  because  he  has  bought  it,  has  it  for 
sale,  and,  being  a  dealer  actively  engaged 
in  the  business,  is  supposed  to  know  all 
about  it.  "  The  best  in  the  market''  is  a 
good  term  to  use  in  attempting  a  sale,  when 
no  other  can  be  found  to  take  its  place,  but 
it  is  generally  subject  to  an  examination  by 
a  cautious  buyer — and  there  are  a  great 
many  of  that  class  to-day — who  wants  to 
know  the  reason  why  it  is  the  "best"  and 
why  the  dealer  prefers  it  to  my  other.  If 
the  reason  is  not  given,  and  if  each  structural 
detail  is  not  familiar  to  the  dealer,  so  that  he 
can  point  it  out  and  make  it  clear  to  the 
customer's  understanding,  there  is  very  apt 
to  be  a  missed  sale  and  a  complaint  to  the 
manufacturers  that  their  goods  are  not  ready 
sellers.  Most  stove  buyers  have  a  general 
idea  about  their  use.  When  this  can  be 
made  specific  and  the  buyer  is  thoroughly 
informed  as  to  the  methods  of  operaticn,  the 
chances  for  a  sale  are  naturally  increased. 
But  a  dealer  cannot  impart  to  others  what 
he  does  not  have  himself,  and  the  first  step 
toward  a  successful  sale  is  a  knowledge  of 
the  goods  and  how  to  describe  them. 


LOADING  AND  CLEANING  SETS. 

H.  S.  Howland,  Sons  &  Co.  are  having  a 
large  demand  for  the  Eagle  loading  and 
cleaning  sets.  The  accompanying  cut  is  an 
illustration  of  these  sets.     They  are  packed 


< 


individual  points  of  merit  in  their  line,  can 
point  out  the  difference  from  other  lines  in 
all  important  details  and  are  generally 
familiar  with  the  methods   of   construction. 


one  set  in  a  box,  and  are  used  both  for  brass 
and  paper  shells.  The  sets  contain  a  loader, 
bench  closer,  re-capper,  extractor,  and  rod 
with  swab,  scratch  brush  and  wiper. 
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Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of  Hot    Pressed 
Nuts,  Square  and  Hexagon 


(^larkson 


ACCOUNTANTS    .     .     . 

Established  1864. 

26  Wellington  St-  East,  TORONTO 

I'S  LIQUID  GLUE 

Received  the  Highest  Award 

WORLD'S  FAIR,  1893 

In  competition  with 

American   Glues 


THE  ART  METROPOLE,  Agents. 

131  Yong-e  St.,  TORONTO. 

Pigou,  Wilks  &  Laurence 


Limited, 


II  QUEEN  VICTORIA  ST.,    -    LONDON,  E.  C. 

Sole   makers  of  the 

"ALLIANCE" 

PRIZE  SPORTING  POWDER 

THE    TRADE    ONXY    SUPPLIED. 


Calcined  Plaster.         Sewer  Pipes. 

Chimney  Linings  and  Tops. 

Mortar  Stains.  Fire  Bricks  and  Clay. 

Enamelled  Porcelain  Sinks. 

English  and  Belgian  Portland  Cements 

and  General  Builders' 
and  Contractors'  Supplies. 


W.  McNally  &  Co. 

MONTREAL. 


AMERICAN  FENCING  WIRE 


Barb  Wire,  Annealed  and  Oiled  Wire,  Galvanized  Wire, 
Staples,  etc.,  from  stock  or      *     q     LESLIE   &  CO 

for  import.     Prices  right. 


Montreal   and  Toronto. 


Our 

Specialty 


E 


T 


Our  Customers 
Need  fear  no 
Adulteration 


Every  barrel  guaranteed  !     We  are  headquarters  for  the  Pure  Article. 
Remember  these  facts  when  placing  your  orders. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W.,  TORONTO 


The  Improved 


Double 
Truss 


Cornice  Brake 
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SOLE    AGENTS  I 


The  James  Robertson  Co,  Ltd.,  Toronto 


Montreal 
St.  John 

Winnipeg 


THE    CELEBRATED  .  .  .  . 


Clauss  Knives. 

We  are  the  ORIGINAL  INVENTORS  and      We  are  prepared  to  quote  special  low  prices 
MANUFACTURERS  of  these  knives.  on  these  goods  between  now  and  Christmas. 


Clauss  Bread  Knife. 


Clauss  Cake  Knife. 


Clauss  Paring  Knife. 
ADDRESS        CLAUSS     SHEAR      CO.        TORONTO. 
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TELEPHONE    1780. 


J.  H.  FARR  &  CO.  BffBJf  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,  Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 

8  to   16    MORSE    STREET,        -         -        TORONTO        ONT. 


For  Iron  Fencing 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


^pobath  ^    JOSEPH  RODGERS  &  SONS, «— : 

*^j  Ta  manufacturers  of 

^AJ  Pocket  and  Table  Cutlery,  Scissors,  Razors,  Erasers,  Etc. 

These    goods    have    fully    maintained    their    reputation    as    the    best    cutlery    in    the    world    for    over 

ONE    HUNDRED   AND  FIFTY  YEARS. 

Any  Infringements  of  our  Name  and  Corporate  Mark  will  be  promptly  prosecuted. 

Sole  Agents  tor  Canada, 

JAMES  HUTTON  &  CO.,  -  -  Montreal 


CURRENT    JVTARKET    QUOTATIONS 


METALS. 


Tin. 


Lamb  and  Flag— 

56  and  28  lb  ingots,  per  lb 
Straits " 


20, 
20. 


Tire  Steel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb   0  10    0  14 

Russian  Sheet        "         0  10*0  11 

Tank  Platesl-5  and  thicker  2  00    2  25 

Boiler  Rivets 4  50    5  00 


lioiler  Tubes. 


Tin  Plates—  Charcoal  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes 85  50  $5  75 

IX             "          6  75    7  00 

I.X.X.,        "           8  00    8  25 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 3  75    4  00 

IX             "            4  75    5  00 

IXX          "            5  75    6  00 

I.XXX.,     "             6  75    7  00 

D.C.,  12*xl7         3  50    3  75 

D.X.,  ..   4  50    4  75 

D.X.X.        "            4  75    5  CO 

Note. -Other  brands  might  be  shaded 

by  25c.  per  box. 

Coke  Plates— Bright 


J-inoh 
-inch 


Steel  Boiler  Plate. 


\  inch 
L6    " 


nd  thicker 


10*c 
13* 


92  45 
2  35 
2  25 


Sheet  Iron, 


8  to  20  gauge 

22  to  24      " 

26 

28  " 


Canada  Plates. 

Alldull 2  50 

*  polished 2  65 

All  Bright  

Bessemer  Steel—  lron  pipe. 

I.C.,  usual  sizes   3  35  3  50 

I.C.  special  sizes 3  60  3  75    Wrought  67*  to  70  p.c. 

'    y  Galvanized,  45  to  50  per  cent. 

Charcoal  Plates— Terne.  Cast,  soil,  2,  3,  4  and  5  in.,  57*  p.c. 


2  50 
2  35 
2  45 
2  65 


2  55 
2  60 

2  85 


Dean  or  J.G.  Grade— 

I  C.  20  x  28,  112  sheets  . .     6  50    6  75 

IX.  Terne  Tin 8  75    9  00 

Old  process  I.C 13  00 

••  h      I.X 16  0C 

Charcoal  Tin  Boiler  Plates. 

Cooklev  Grade—  Per  lb. 

X.X.",  14x56,  50  sheet  bxs  ) 

14x60,  "  >■  6c,    6}c 

l*x65,  ) 

Tinned  Plates 

72x30  up  to  24  gauge 61    6* 

26        "     6}     7 

28        "     7*     7* 


Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 4i,  4? 

26  gauge,  "        4},  5 

28     "  "       5,    oj 

Gordon  Crown — 

16  to  24  gauge,  per  lb  i\,  4* 

26  gauge,  "         4|,  4f 

28      "  "         4},  5 

Mote—  Cheaper  grades  about    1  cen 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 6    6  3-5 


Iron  and  Steel. 


Common  Bat,  per  100  lb 

Refined      " 

Sorse  Shoe  " 

Band 

Hoop 

Swedish        " 

Sleigh  Shoe  Steel 


Base  Price 
. .  81  85  1  90 
. .  2  35  2  65 
. .  2  60  2  75 
. .  2  25  2  30 
..  2  25  2  30 
. .  4  00  4  25 
2  50 


1 

5-16  ' 
% 
7-16 

v* 

% 

34 


4f 
41 
4J 
3i 


n 

...2  4-5 


Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 


5  90 
2  70 


0  50 


1  10 


Copper — Ingot. 

English  B.  S   ton  lots  0  10$  0  11 

Lake  Superior  0  10J  0  11 

Bolt  or  Bar. 

Cut  lengths,  round,  i  to  i  in.  $0  20  80  22 
"  round  &  square 

1  to  2  in 0  19    0  21 

\ote— Complete,  lengths  abou    ufteen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60  80  14    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  14*  0  16* 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
3  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb..  0  16    0  17 
35  to  45      "  "        ..0  14*  0  15* 

"       50  lb  and  above  per  lb  0  14    0  14* 
Boiler  d  T.  K.  Pitts 

Plain  Tinned   per  lb 0  19 

Spun  "         ........     0  23 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  18  0  20 

27  to  30      "      ..  0  20  0  21 

30  and  up 0  23  0  26 

Sheets,  hara-rolled  2x4 ft...  0  21  0  23 

Zinc  Spelter. 

Foreign,  per  lb 0  04*  0  04} 

Domestic    "     0  04$  0  04* 

Zinc  Sheet. 

5  cwt  casks 0  04} 

Part  casks 0  05 

Lead. 

Imported  Pig,  per  lb 0  2}    0  023 

Domestic  "       0  02} 

Bar,  1  pound 0  04* 

Sheets,  2*  lbs,  sq.  ft,  by  roll  0  04*  0  04} 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  041  0  04* 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  p3r  lb  and  30  p.c. 
discount. 


Note— Cut  lengths,  net  price  ton  lots 
30  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  7*c. 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  13*  C  14 

Standard  0  12*  0  13 

Wire 0  17    0  19 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's.perlb  80  10    0  10* 

Other  makes"    0    9*0  10 

White  Lead. 

Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  cwt  4  50  4  50 

No.  1  Do "  4  85 

No.2  Do "  4  CO 

No.3  Do "  3  75 

Prepared  Paints. 

(In  1,  *  and  1  gallon  tins.) 

Pure,    pergallon 8100 

2ndqualities    "      0  90 

Barn(inbbls)  0  80      0  90 

Colors  in  Oil. 

(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black   0  09 

"         Green    0  09 

Chrome    "         0  08 

French  Imperial  Green  0  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwt  1  35  1  40 
"      (J.F.L.S.)"        "  2  75  A 

"      Roval         "        "  1  10  1  15 
Venetian  Red,  (best)    "       "  1  30  l  90 
English    Oxides    per  cwt        3  00  3  25     ' 
American      "     )      ,.       „         i  25  1  90 
Canadian    "J 

Paris   Green,  per  lb  0  15    0  16 

Burnt  Sienna,  pure,  per  lb  0  08* 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  rilack  "       0  09 

Chrome  Yellows"      0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greens  "      0  12 

Golden  Ochre  0  03} 


HARDWARE 
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25  per  ct.  off  list;  Munn's,  dis.  25  to  30 
per  cent,  off  list. 


Tarnishes  (in  bbls).  Axle  Grease. 

N6.  lFurnilure,     pergal 0  69  fer  gross  7  00  13  00 

Extra        '  "        0  90  Bath  Tubs. 

BrownJapan  "        0  65  zinc  discount 4  00    4  25 

Brown  Japan,  Turpentine  p.  gal.  0  85  copper,  discount,  50  p.c.  off  Revised 

No.  1  Carriage  •'        1  30         jjgt 

Gold  Size  Japan       per  gal.  1  00    l  80  st     x  clad  20  p0_  dis. 

Pure  Orange  Shellac       "       105    2  05  „   ,.        „      . 

Hard  Oil  Finish       130  „  „„    .  B?ils  ' 

Oil  Shellac 140  Brass,  60   to  66$. 

White  Shellac 2  85  Nickel  50  and  10  to  60  p.c 

Linseed  Oil  (in  bbls)                  „                            ,  Door-  .  .„    „  ... 

w„„     „„.„„,  n  ko    nu     Gongs, Sargant's 5  50    8  00 

IoiTedper'?al::::::::::::v:otI  IU       "  peUoro.dis.so  percent 

Turpentine  (in  bbls;  American  make.di's'coun  t  60to60  and 

Selected  Packages,  per  gal    0  39  0  40  5  per  cent. 

Castor  Oil.  Canadian,  dis  45  and  50  pc. 

Best,  perlb 0  06J  0  07*  Farm. 

Cod  Oil.  American, eacn 2  00    5  00 

Cod  Oil,  per  gal 0  50  0  51  House, 

Gtue(inbbls)  American,  per  lb 0  35    0  40 

Common,  0  07}  0  08  „   ., 

Frenchmedal 0  09i  0  C9J  rw                   ,      Bellows. 

Cabinet,  sheet.. 0  11  0  12  Hand    perdoz i  35    4  lb 

White.extra 0  16  0  18  Moulders     "• 7  50  10  00 

Gelatine  0  20  0  30  Blacksmiths'   discount   35,40  percent 

Strip   ."..[.'..'...'.'.'.'.'.'.     0  16  0  18  Belting. 

°°°Pe" 0  19  020  Agricuitural,  50  per  cent. 

t  -cle-j'/ii""  bVd  •••.  "a"  I.9  No. 1, leather  dis.  40  &  5  p.c.  to  45  p.c. 

L.qmd  Glue-F.  LePage's,  dis  20  to  Best  ditto,  30  t„  m  percent. 

Bench  Stops. 

Perdoz 5  00    6  00 

Bits— -duffer. 
HARDWARE.  Giimour's  dis  60  per  cent. 

Ammunition-CaWridffM.  Excelsior   discount  60percei,». 

„    „   _  .„        ,  ,  .  Rockford  Common,  65  to  65  and  5  p.c. 

B.  B.  Caps,  50  and  5  per  cent.  ,.        Perfection,  50  and  10  per  c. 

Kim  Fire  Pistol,  dis. 40  to  45  p.c.  Anier.  jeuninK's  Gen,  net  list  to  5  p.  oent  dis 
Rim  Fire  Cartridges,  Dom.  50  &  5  p.c.  _ 

Rim  Fire,  Military,  net  list,  Amer.  ,        (±°"'- 

Central  Fire  Pistol*  Rifle,  15  to  18  per  Gilincur  s,  47J  to  50  per  Cb»it. 

cent.,  Amer.  Expansive 

Cen^a;foirrf«rC^nrtidgeS'  pist01  SiZ6S'  Clark's.  15  percent. 
Central   F?re    Cartridges,    sporting   Excelsior,  10  per  cent, 
and  military,  15  and  5  per  cent.  Gimlet 

Central  Fire,  Military  and  Sporting,   Clark's  per  doz  .     0  65    0  90 

Amer.  net  list.     B.B.  Caps,  discount    Diamond,  Shell  "      ......    100    150 

45  p.c.    Amer.  Nail  and  Spike,  per  gross    2  25    5  20 

Loaded  and   empty  Shells,      Trap  " 
and  "  Dominion  '   graie,25  p.c  Blacking,  (Catchpole's). 

Shot.  No.l,  Egyptian  Blacking 9  00 

Canadian,  common,  20  per  cent.  "    2,  ''  "  4  50 

Brass  Shot  Shells,  55  and  10  p  c.  ,  • 

Primers,  30  per  cent.  Blind  Rollers. 

Wads.— Baldwin's.  Annex    per  doz.    125.   176 

perlb    Mascot    "  1  35    1  85 

Best  thick  white  felt  wadding,  Erminie  "  112    180 

Best^thickTownor  greyfeii  '  °°  Blind  and  Bed  Staples. 

wads,  in  J  lb.  bags 0  70    All  sizes,  per  lb 0  11    0  15 

Best  thick  white  card  wads,  in  Bolts. 

boxes    of   500    each,    12   and  Carriage,  dis,  70  and  10  p.c. 

smaller    gauges 0  99   Tire,  dis   60  to  60  and  10  per  cent 

Best  thick  white  cird  wads,  in  Stove,  dis., '0  and  10  p.c. 

boxes  of  500  each,  10  gauge 0  35   Elevator,  dis.,  35  to  40  p.  c. 

Best  thick  white  card  wads,  in  Machine,  dis.,  70  to  70  and  10  per  cent 

boxes  of  500  boxes,  8  tfauge 0  55  „  ., 

Thin  card  wads  in  boxes  of  1000  Boring  Machines. 

each,  12  and  smaller  gauges...  0  20   Complete,  with  Augers,  ea.    5  00    7  5C 
Tb in  card  wads  in  boxes  of  1000  Braces 

each,  10  gauge 0  25    Barber.B  6  00    7  "5 

Thin  card  wads  in  boxes  of  1000  Barber's  Ratchet.'.'.'.'.'.'.".'.".'  10  00  11  00 

each,  8  gauge .............  0  45    Parmor8. 2  00    2  75 

Chemically  prepared  black  edge  Mm     .     j,  u     15  50  29  00 

grey  cloth  wads,  in    boxes  of  p.  M 

250  each—  Brackets— Shelf. 

Q1anHd1nmia,ll6«KaUge  „7?   Japanned  Canadian,  per 

7«d8«!uw     oio       doz.  pairs \?..     0  50    3  40 

5Ma6|au!e":.V::V::::::.::..:.::  110    Berlin  Bronze  Cana'n  ....    0  85    3  20 
Superior    chemically   prepared  Broilers. 

pink    edge,    best  white   cloth  Light,  dis.  65  to  671  per  cent. 

wads,  inlwxes  of  250  each-  Reversible,  dis.,  65  to  67*  per  cent. 


Carpet  Sweepers. 

Hissell,  per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,             "          18  00  Size 

Crown  Jewel,  per  doz 29  00  United 

Grand  Rapids,       "       30  00    33  00  inches 

Cartridges— SeeAnimunition  .  26  to  40 

Castors.  41  to  50 

Bed,  new   list,  dis.  50pc.  )  to  50  und  5  51  to  60 

Plate                 dis.50pc   J     percent.  61to70 

Cattle  Leaders.  71  to  80 

No  31  and  32,  per  gross  ....     8  50  1125  £1  to  85 

86  to  90 


Glass. —  Window. 
Box  Price. 

Double 
Star.  Diamond 

Per         Per       Per 
50  ft       100  ft.     50  ft.  100 


11  5 
1  30 


2   70 


91  to  95 
96  to  100 
1  10  101  to  105 
1  1°  106  to  110 
1  1°     111  to  115 


2  20  1  50 

2  50  1  75  

2  90  ....  3  90 

3  20  ....  4  30 
3  50  ....  4  80 

3  90  ....  5  30 

4  40  ....  5  80 

5  00  ....  6  75 


9  50 
11  25 
13  50 
15  00 


Pilkington. 


11  and  smaller  gauge 


ii  ana  smaiier  gauge i  iu    Vegetablei  per  doz.,  dis.  371  per  cent 

79and«°„fa^fae    : JS    Henis.No   8        "      ....     6  00 

7and8gauges 165  ,,  •„      q        ,,  -  nr 

andegauges l»n„„^;:  i'kk  ,1  ™ 


i  gauges 

Anvils 

Per  lb 

Anvil  and  Vice  combined 

each 

Augers. 
Gilmour's,  discount50  per  oent. 


Queen  City 7  50  10  00 

0  10    0  12J  Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz    500    4    23 

Butts— Brass. 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 


4  50 


Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable"         each....      550    6  50  L          pi     dis  65~and  5  to  655  pc.  and 

Post  Hole.Vaughan's,  each    135    160  5  per  cent 

,      Excelsior,  Jennings',  discount  50  per  _       ..„.    , 

cent  WroughtSteel. 

Awls.  Fast  Joint,  dis.  65  &  10  to  70  and  5  p.c. 

Sewing            per  gross....     0  65    159  Loose  Pins,  "    65  &  10  to  70  and  5  p.c. 

Pegging,              "               ..    0  65    1  25  Berlin  Bronzed,  dis.  70,  70  and  5  per 

Brad,                                 ..'.'.     0  85    1  60  cent- 

"handled           "        ...      3  60    7  3C  Gen  Bronzed, perpair  ... .    0  40    0  65 

Saddlers'               "         ....     0  45    160  Can  Openers. 

Awl  Hafts.  Acme,  per  gross   9  00    10  00 

Patent  Peg,  per  gross I  7  25    g  Q(l  Sardin    Scissors,  per  doz.    3  75      4  50 

"    Sewing,         "          ....!  Card. 

Awl  and  Too]  Sets.  Horse,  per  doz 0  60    100 

Millar's  Falls,  per  doz....    2  80    8  30  Carpet  Stretchers. 

Axes.  American,  per  doz 100    150 

per  box    6  00  12  00    Bullarda  "      6  50    .... 


6  90 

7  70 


Cement, 

Portland,  car  load  lots 

Thorold 

Queenston       "  .... 

Napanee  "  

Chalk. 

Carpenters'  Colored,  per  Ordinary 

S.r.oss, 0  45    0  75  1st  break..'. 82  70 

White,  lump,  per  owt   0  60    0  65  2nd       "                                                       2  90 

Red 0  05    0  06  3rd       ■'         "'".."".." 3  1o 

Crayon,  p8r  gross   0  14    0  18  4th      "        ."............!....!......."      3  40 

Chisels — Socket,  Framing  and  Firmer  5th        "        ........'..'......'..........'.        3  65 

American, dis  70  and  10  per  cent.  6th       "        ........!..!.'..'.'...'...'...'...!...      4  15 

Canadian,  dis    35  per  cent.  7th       "                        4  65 

Tanged  Firmer  per  doz....    0  85     4  00  ""picture  "oiass"" 

.                        Churns  Pilkington's  ordinary . 

Daisy  or  Leader,    dis.    from   factory  1st  break    4  40 

60  and  2%  per  cent.   From  stock  60   2nd      "       ' 470 

per  cent.  3rd      "        5  40 

Clamps.  4th       "        5  90 

Judd's,  dis.  20  p.c.  jjJJ? 

Stearns,  per  doz 3  00  10  00  £££ 

a                             dip*.  Gas  Fittings  and  Staple  Brackets 

Axle,  dis.  65  p  c.  Jas  Barwell,  Toronto- Dis.  20  to  25  p. 

Coffee  Mills.  c,  free  of  du*y.     Net  list  on  appli- 

Box 3  60  13  00  cation. 

Side 3  60    4  00  Glue  Pots. 

Enterprize,  No.O   135  Tinned,    each    *?    30    

"            No   2 2  70  Enamelled"      0  55    ...'.'.'. 

Compasses,  Dividers,  etc.  Grindstone  Fixtures. 

American,  dis.,  60J  to  65  p.c.  P.  S.  &  W.,  per  doz 3  88    4  86 

Cradles,  Grain.  Hammers — Nail. 

Canadian,  discount  85  to  30  p.c.  Maydole's    net  list  to  5  per  cent,  dis 

Dies.  Can.  discount  25  to  27J  p.c 

Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list;  Tack 

Hai"MfrCoe,n(boltdies)(Amer.list)  MagnetiC'  "er ^ 1  10    I  *> 

dis.  86  per  cent.  Canadian,  per  lb... . 0  181  0  13 

Door  Springs.  Ball  Pean. 

Torrey's  Rod,  per  doz 2  00  English  and  Can.,  per  lb      0  25    0  30 

Coil,    per  doz  0  88    160  Handles 

En^sh,   -     200  400  Axe     perd0Handle8;...      00  350 

Draw  Knives.  Store  door    "     100    180 

American,  dis.  70  and  10  p.c.  Chest,  per  doz  pairs  .. .          0  40    2  50 

Canadian,  dis  25  to  35  p.c.  Chisel. 

Drills— Hand  and  Breast.  Firmer        per  gross 3  00    4  50 

Millar  Falls,  per  doz 16  00  51  5C  Socket  Firmer   "         325    8  00 

P.  S.  &  W.,  dis.  40  per  cent.  Socket  Framing  per  gross    3  75    6  00 

Drill  Bit  Fork- 

Morse,  dis.  37*  to  40  per  cent.  C.  &  B.,discount  35percent.  to40p.c. 

Standard, dis.  471  to  50  p.  c.  r>  fcR    J!.nnr,n»?t      .         *   * 

Elbowl-S(o«  Pipe  C.&B.,  discount  35  per  cent,  to  40  p.c 

$1.00  to  $1.65  per  doz.  American,  per  doT.' 100    125 

Fawcets.  Plane. 

Cork  Lined,  per  doz 0  30    0  61  American,  per  gross  315    375 

Wine,  per  doz   130    2  85  Hammer  and  Hatchet. 

Star,         "          8  80    3  90  American,  per  doz  0  50    0  8C 

Fenns  Corkstops,  No  Sp.doz 170  Cross  Cut  Saw 

Petroleum,  per  doz 4  50    6  50  Canadian  per  pair 0  18    0  85 

Files  and  Rasps.  Hangers. 

K^y60\er°°cteen3tdi8COUntAm-Li81  %Zlt '^t! 'AT  P™    °  4° 

Black  Diamond,  50  &  5  per  cent.  dis.  Lanes'  50  to  M  and  5  P'c' 

to  50  and  7J  Amer.  List.  Hatchets. 

Nicholson'sdis.,Amer.list,50,50and5  Can.,  dis  40  to  42J  p  c. 

per  cent.  Hinges. 

Toronto  File  Co..  50  aDd  10  to  60  p.c.  Blind,  Parker's, dis.  60  to 60  and  10  n  c 

Amer.  list  »      hepard's  Noiseless,  dis.  60  n'c 

Jowitts, dis. Can. list,  25pc.  to  27J  p.c.  "           "    Buffalo,  dis  60  to  70  pc 

Globe  File  Co.'s  disc.  60  per  oent.  Light  T  and  strap,  dis  65  to  70  p  c 

Horse    Rasps,  Kearney  &  Foote's  dis  Heavy,  per  lb 03  3-5    0  043 

Am  list,  50  p.c.  to  50  and  10  p.c.  Screw  hook  and  hinge- 
Horse  Rasps,  dis.  45  p.c.  Amer.Hellers  6  to  10  in.,  per  set 0  00    0  032 

Horse  Rasps,  Spencer's,  dis.  Can.  list  12  up                  "        0  CO    0  022 

TT40p-°A           m  Per  doz.  set 

Horse  Rasps,  Toronto  FileCo.,  50  and  Screw,  Eureka '  13    1  80 

10  p.c,  Amer.  list.  Gate, Clark's 150    2  20 

Fluting  Machines.  "       Shepard's,  dis  50  to  60  p.c 

Each 0  60    zoo  Perdoz. pairs 

Forks  Spring     1  35    1  40 

to™,  ,,    Shepard.3  Samson  175    190 

Hay, Manure,  etc, dis. 40  to  45  p.c.  Hoes. 

r,.™  H^rfi?iZ?J«nI«f,C„»t5m#  Garden,  Mor  ar ,  etc.,  discount  40  to 

Gem,  dis,  57*  to  60  percent.  .s  „_'„__  + 

Shepard's    Lightning,  dis.  5"   f«   ™  _  >5  percent, 
and  10  p.c. 

Fruit  Presses.  Hooks-  Cast  Iron 

Henis',  per  doz  3  25    3  P0  Bird  Cage,    perdoz 0  50    1  1C 

Enterprise,  discount  10  p.c.  Clothes  Line,    "        0  27    0  63 

Shepard's  Queen  City,  dis.  15  p.c:  Harness,            "       0  72    0  88 

„„  Pa„„  Hat  and  Coat,  per  gross      100    3  00 

ery  rans.  Chandelier   perdoz 0  50    1  00 

Acme,  discount  55  to  60  per  cent  Wrought  Iron 

Gauges— Marking,  Mortise, etc.  Wrought  Hooks  and  Staples,  Car. 

Stanley's,  dis. 50,  55 p.  c.  dis,  40  and  5  to  40 and  10  per  cent. 

Wire  Gauges  Wrought  Hooks  and  Staples,  Amer 

Winn's  Nos.  26 to 33,  each     165    2  40     dis.  75  and  10  to  80  percent. 


doz 4  00    5  0i 


3> 


HARDWARE. 


Wire. 
Hat  and  Coat.dis.  55  to  60  p.c 

Belt,  per  1,000 0  60     2  70 

Screw,  bright,  Eng..  dis.  60  per  cent. 

Horse  Nail*. 
Canadian, dis.    60  to  60  and  2$  p.c. 
Horse  Shoes, 

F.O.B.  Toronto  &  Hamilton $3  CO 

Snow,        "  "  ...     3  90 

P.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  Picks. 

Stamper  doz 3  00    3  25 

Kettles. 
Brass  spun,  7$  per  c.dis.  off  new  list 
Copper,  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 
American,  60  and  10  to  65  and  5  p.c. 

Keys 
Lock,  Can, dis  50 p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am  per  gross 1  60    4  75 

Knobs. 
Door,  japanned,  and  N.  P.,  85  to  3  00 

per  doz. 
Bronze,  Berlin,  per  doz   ..    2  75    3  25 
Bronze  Gem,         "        ....    6  00    9  00 

Sava  "         8  75  10  00 

Shutter    porcelain,  F  & 

fj   screw,  per  gross $130    4  00 

Knives. 
Clauss,  bread  cake  andparing  knives 

$7. 20  per  doz.  nett. 
Hay  Knives,  spear  point,  L  or  T  hdle 
45  per  cent.  dis. 

Lightning,  per  doz 8  40    14  00 

He*ths,  45  per  cent.  dis. 
Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 


Oilers. 
MoClary's  Galvan.  Iron 

Oil    Can,    with    Pamp, 

per  doz J9  50 

Zinc  and   Tin,  dis.    50,  50  and  10. 

Copper, per  doz 125    3  50 

Brass,  "       .     ...     v  50 

Vtalleablu,  dis    sb  per  ct. 

Pails. 
Galvanized,  per  doz  2  25 

Pencils. 

Dixon's,  per  gross 100 

"       Carpenter 2  25 

Picks 

Par  doz 6  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65 
Brass  Head,  "  40 

Planes 


Hand,  Disston's,  dis   15  p.  c. 

S.  &  D  ,  dis.  35  per  cent,  to  40  p  c. 

Cross  Cut,  Disston's,  per  ft.  35  to  55    Trunk  Tacks,  tinned.r62>4*"p 

S  *   U   dis.   35  p  c.  on  Nos  2  and  3.  Cigar  Box  Nails,  dis.  45  per  cent 


Trunk  Tacks,  dis.  57$  per  cent. 
Channel  nails  5c.  lb.  off  list 


Hack, complete,  each 

"       frame    only  

Saw  Sets. 
'Lincoln"      McMillan    & 

Haynes  per  doz 

Scales. 
Standard  Manufacturing  Co.,  60  p.c 
4  25    Gurney  Scales,  6U  p  c. 
3  60    ' 


3  50 


3  30 


_j  per  ._ 
75    2  76    ShoePinders'TatKs, 50  percent. 

7  5    Shoe  Nails,  Hungarian  Nails,  etc., 37$ 
per  cent. 

Tape  Lines. 
,..     7  50    English,  ass  skin  per  doz.  $2  75  $5  50 


9  00 


B.  S.  &  M.  Scales,  50  p.c. 
Scrapers, 
per  doz  2  10 


3  00 
1  00 


Box, 
Foot, 

Screens. 
Window,  patent,  perdoz 

Wood,  bench,  Canadian  dis.  60  per    Door,  per  doz 

cent     American  dis.57$                                                  Screw  Drivers. 
Wood,  fancy  Canadian, or  American    Sargent's,  per  doz 


40 


3  50 


4  50 
10  75 


5  50  9  75 
0  90  2  85 
0  80     8  00 


65    4  00 


Galvanized, 

King,  wood, 

"      glass 

All  glass, 


2  90 


Lines. 

Pish,    pergross 105 


1  90     7 


Chalk, 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &  Erwin,  perdoz    2  90    7  50 

Cabinet. 
Eagle,  dis.  percent,  40  to  42)  p.c. 

Padtock. 
English  and  Am.  per  doz       50    6  00 
Scandinavian,  1  00    2  40 

Eagle,  dis.  per  cent, 15  to  17$  pc. 

Mallets. 
Tinvimiths',  perdoz    1  25 

Carp't'rs',  hickory      "  125 

Lignum  Vitae,  "  3  85 

Caulking, each 160 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis     00  to  25 
per  cent.  dis. 


1  50 
3  75 
5  00 

2  00 


35  to  37$  per  cent. 

Bailey's(StanR  &  L.CoJ42J  to45p.c 

Miscellaneous,  dis.  15  to  17$  per  cent 

Bailey'sVictor.dis.  15  to  17$ percent 

Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.  dis 

37$,  40  p   c. 
Button's  Imitation,   per 

d°z 5  00    9  00 

German,  per  dcz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  and  10  p.  c. 
Poppers. 

Corn,  square,  per  doz 135    2  00 

Pruning  Shears. 

Perdoz 4  00    5  50 

Pulleys 

Hothouse,  perdoz 55    100 

Axle 22        33 

Screw 27    100 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  57$  to 

60  per  cent. 
Pitcher   Spout,  65  to  67$  p.c 
Canadian  Cistern  60  to  624  p.  c.from 

factory. 
Canadian  Pitcher  Spout  67J  to  70  p.  c. 
from  factory. 

Punches 

Saddler's,     perdoz 1  00    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  perset 72 

'         hollow,  perinch     100 

Putty 

Bladder,  per  100  lbs lg        2 

Tins,  lbs  2  50    2  75 

Rail. 

Barn  Door,  per  foot 3         3$ 

Sliding  Door,        "       3$        33 

Lanes,  3}  to  4c.  ft. 

Rakes. 
Cast  Steel  and  Malleable  Canadian 
list  dis.  40  to  45  percent. 
Razors. 


Screws. 
,  Iron,  and  Steel, 


80  per 


Home,  each Boker's,  perdoz  7  50  1100 

Mincing:  Knives.  Wade  &  Butcher's      "  3  60  10  00 

American,  per  doz   42    2  35  Arbenz's,  "  9  00  18  00 

Molasses  Gates.  _  ,      Razor  Strops. 

Stebbin's  Patent, dis.  percent,  65  to  Currier  s^peiMioz^..^...  125    3  60 
70  to  70.10  per  cert 


Nails. 

Cut  Nails(Iron) 

1.  Either  Canada  or  Amer.    Pat'D. 
Basis— 50  to  60  dy 185    190 

lOdy 1  90    1  95 

30  dy 1  95    2  00 

20,16&12dy....     2  00     2  05 

10  dy 2  05    2  10 

8&9dy 2  10     2  15 

6&  7  dy is  25     2  30 

2.  Amer.  Pattern  Only 

from4to5dy..     2  35    2  40 
3dy.(lath) 2  85    2  90 

3.  Canada  Pattern  Only 

from  4  to  5  dy..    2  35    2  40 

3  dy.  (lath) 2  75    2  80 

3  dy.  A.P.  Fine     3  45    3  50 
Cut  Nails(steel)  AddlOc.  totheprices 

in  list  for  iron  nails. 
Wire  Nails,    75,   in  and  5  per  cent  ; 
3  percent,  cash  delivered  in  lots 
of  10  kegs  or  more. 
Brads  &  Moulding  Nails,   75, 10  and 
5  per  cent,  from  new  list. 
Nail  Pullers. 

German  &  American 1  85    3  50 

Nail  Sets. 

pergross 
Square,  round  and  octa- 
gon      3  38    4  00 

Diamond 12  00  15  00 

Netting. 
Poultry,  65  to  65  and  5  per  cent. 

Oil. 
Canada  Refined  Oil  (Toronto)  14       15 

CarVouSafety     "     0  17    0  18 

Canada  WW.     "      0  20    0  22 

American  W.W. "     0  25 

S  R.  Seal  per  gal  0  63    0  65 


Rivets  and  Burrs. 
4  mos.,  or  3  per  cent   cash  30  days. 


Copper  Rivets,  dis.  50  percent. 
Iron  "  "    55  and  10  p.c. 

Tinned  and  Black  Rivets,  55  &  10 
Burrs,  Iron,  50  and  10 

Terms,  4  mos.  or  3d  c  cash  10  davi     Iron,   per  aoz   ... .....     1  65    2  90 

Rivet  Sets  Steel,  dis.  80  and  5  to  80  and  7*  p.c. 

Canadian  dis.  30,  35  perc.  Try  aud  bevel,  dis.  50  to  52$  percent 


Wood.F.H 
cent.,  dis. 
Wood,  R.H.      "        75  per  cent.  dis. 
"      F.  H.  Brass77$       "  " 

•'      R.  H  72$       " 

Diamond   Point  wood   screw  nails 
bright,  dis.  77$  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount 40  to45percent. 
Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis. 75  percenc 
B.  &  W.  N.  P  ,dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
^Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"        N.P„  70  per  cent. 
Clauss,  Pull  nickel,  60  p.c.  off 

"      Japanned  handles,  67$  p  c.  off. 

Sliding  Door,  per  set    ...        77    140 

Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz 

"  tinned, 

Tin  Rim,  "  " 

"  black,       " 

Snaps 
Harness,  G9rman,dis  35  per  cent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  i  or  Vt  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Per  lb 0  28    0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Slaves. 

Wood,  English  180    5  00 

Iron,  American  135    2  35 

Spoons  and  Forks. 

TeaSpoons  pergross    7  50    12  00 

Dessert  "       ....         "  21  00 

Table       "      ....         "         30  00 
Dessert  Forks...         "  24  00 

Medium      "      ...         "         27  00 
Table 

Squares. 
Iron,   per  doz   1  65     2  90 


English  Pat.  Leather  .. 
Chesterman  s,     each  .. 
steel, each 
Thermometers. 
Tin  case  &  dairy, dis. 75p.c 
*  5°  Thimbles. 

3  50  Asbestos,  filled,  per  doz.,  35  to  40  p  c. 
Ties. 

Cow, perdoz 1  •'."    2  50 

Tinner's  Tools. 
P.S.&W.,netlist. 
Canadian  15  to  35  per  cent  dis. 

Tinware. 
S  tamped, dis.  Assn  list, 70,  andl2$  per 
cent,  to  70   and  25  p.c.  on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "        "  " 

Transom  Lifters 
Payson's,?2.60  to  $5.00  per  doz. 

Traps 
Game,Newhouse,dis33ip.c  to  35  p.c 
Game.H  &N..P.  S.  &  W.  orSteel,  60 
and  10  to  67$  per  cent. 

Mouse,  per  doz  0  35    150 

Rat  "        2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 
German,  per  doz   4  75 


9  00 
00  10  50 


1  15 

1  35 

2  30 
1  80 


Rope         Per  lb. 

Sisal.    Manilla. 
7-16in.  and  larger..  71        gj 

Ji,5-16,  %  in 8        10 

Cotton,  per  lb 18        20 

New  Zealand 8$         9 

Russia  Deep  Sea,  per  lb.        12}      13$ 

Jute    "    ...      06J      07$ 

Rules. 
Boxwood,  dis.  80  to  80  &  10  p.c. 
Ivory,  dis  37$  to  40  per  cent 

Sad  Irons. 
Mrs.  Potts, 


Staples 
Fence,  galvanized,  per  lb  3$ 

Wrought  Iron,    dis.  80  to  80  &  5  p.c 


Brade's 

D   &  S.,  discount  35  p.c 
Triers. 

Butter,  per  doz 6  25    9  00 

Twues. 

Bag,  Russian,  per  lb 0  00    0  21 

Wrapp'g.mottl'd.pr.pack    0  50    0  60 

"         cotton,  per  lb..    0  17    0  18 

Mattress,  per  lb    0  33 

Staging       "        0  27 

Broom         "         0  30 

Binding,  Common  Sense-    

"         Blueribbon 

"         Redcap 

"  Sterling   

"         Prison   

On  prison  made  twine  freight  is 
prepaid  to  any  railway  station  in 
Ontario. 

Vises. 

Hand, perdoz 4  00 

Bench,  parallel,  each 2  00 

Coach,  each  6  00 

Peter  Wright'3,  per  lb 0  12 

Pipe,  each 5  50 

Saw, perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz    4  0"    8  50 

Washers  "Iron,"  40  percent.,  4  mos. 
or  3  per  cent. 

Well  Wheels. 
Amer. .perdoz.  8,10  &  12  in.    3  38    6  00 

Wire. 
Brass  Wire,  16  to  25  -wire  gauge,  18  to 

24c.  lb. 
Copper  Wire,  17$  p.  c.  dis. 
u Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
[In  lots  of  1  000  lbs.,  annealed  oiled, 
and  annealed  and  galvanized.freight 
will  be  prepaid.] 

Bright,  Coppered  steel  and  spring  20 
percent  f.o.b.  Montreal,  Toronto  or 
Hamilton. 


0  45 

0  36 

0  5t> 

6$ 

0  8 
0  7 
0  6J 
0  8 


fi  00 
4  50j 
7  00 
0  13 
9  00 


30  00 


Stocks   and   Dies,  Amer.    dis.  25  p.c.     Broom  Wire  5J  to  6Jc.  per  lb. 


per  set       75        80 
"  N    P.  '  1  00    1  05 

Sad  Heaters. 
Dome, Shepard's, per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&  A.,  sand,  40  and  5to  45  percent. 

Emery,  per  quire 55       90 

Sash  Cord 

Perlb 22        50 

Sash  Locks. 
Triumph  and  Morris, dis 37$,  40per    Cut, Carpet  Blued, gimp,  60 per  cent 


Stove   Polish,   (Catchpole's). 

Stove  Pipe  Varnish,  enanelled 

cans,  per  doz 1  75 

No  1,  Stove  Paste,  per  gross 

-2       "  "         "        "      .... 

Stone. 

Washita, perlb 0  25 

Hindostan,  per  lb 0  06 

"  Slips,  per  lb 

Labrador,   perlb 

"         Axe,   " 

Turkey  '       

Arkansas  "      

Water-of-Ayr    "      

Scythe,  per  gross 3  50 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc 
Leather  Carpet,  35  per  cent 


9  00 

4  80 

50 
07 
9 
0  13 
0  15 

0  50 

1  50 
0  10 

5  00 


cent. 

Kempshell's  dis.  40,  62$  per  cent. 
Canadian,  dis.   45,50  p.  c 
Sash  Weights. 

Sectional, perlb 1} 

Saws. 
Crosscut,      McMillan      & 

Haynes,  per  ft  0  40    0  70 

"Empire"     EcMillan      & 

Haynes,  perdoz  7  50 


tinned,  dis.  70  per  cent. 


Clothes  Line  Wiie,  19  gauge,  per  doz 
coils 3  95 

Wire  Fencing. 
Gal  v.  2  barb, 2$  &  5  in.  apart 
"4       "     4   &  6  "       " 
"    Plain  twist,  all  deld 
"    Steel  thorn  and  rib- 
bon  

"  Lock  Barb,'' 4  point  

Ditto  Glidden  2  point  

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points 

Steel  staples  

Terms,  60  days  or  2  percent,  in  30 
days. 

Wire  Cloth 
Ordinary,  discount  2b  p.c. 
Painted  Screen,  p.lOOsq.ft    1  85    1  9 

Wrenches. 
Acme,  35  to  37$  per  cent. 


h 

3$ 

3} 

3$ 

4j 

5 

4$ 

4$ 

*1 

3$ 

Swedes'  iron,  blued  or  tinned,  dis.  50    Agricultural,  70  and  10  to  75  p.c. 


per  cent. 
Upholsterers" dis.  50  percent. 
Copper  Nails, dis.  62$  per  cent. 

'*      Tacks,  45  per  cent. 
Clout  Nails,  dis.  60  to  67$  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  60  to  65  per  cent. 


Standard,  dis.  60, 60  &  lOp.c 
Coe's  Gen'ne,  dis.  3  2$  to  35  p.  c  dis 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    ..     2  00 

S.,  perdoz 5  80 

G.  &K.'sPipe    "      

Burrell's    "     eaci 

Pocket,  perdoz 125 


3 

7  0 
6  00 
3  40 
2  00 
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THE  CANADIAN  RUBBER  (O'V 

Of  Montreal  and  Toronto. 
CAPITAL,       -       -       $2,000,000. 


MANUFACTURERS    OF 


First  Quality  Rubber 
Boots  and  Shoes,  Supe- 
rior Quality  Rubber  Belt- 
ings, including  The  For- 
syth (Boston  Belting  Co.) 
Seamless  Rubber  Belt- 
ing. For  which  we  are  Sole 
Agents  and   Manufacturers  in  Canada. 

We  hold  the  Patent  and  Right  to  Manufacture 
in  Canada. 

THE  PATENT  PROCESS  SEAMLESS  TUBE  HOSE 

We  Blake  all  Our  Hose  by  this  Process. 

ASK  THE  MERCHANT  YOU  DEAL  WITH  FOR  IT  AND  TAKE  NO  OTHER- 

Rubber  Packings,  Valves,  Gaskets,  etc. 


Head  Office  and  Factory,  Montreal.  J.  J.  McGILL,  Man. 

WESTERN   BRANCH  : 

Cor.  Front  and  Yonge  Streets,  TORONTO. 
J.  H.  WALKER,  Manager. 


WE  WANT  TO  HEAR. 


* 


WHEN  YOU  NEED 


RUBBER  HOSE. 


OUR  BRANDS 


"Maltese  Cross,"  "Extra  Quality,"  (Black  or  White), 

"Kinkproof,"  (Wire  Bound),    "Antimony,"  (Red), 
"Lion,"  "King,"  "Leader,"  "Fairy,"  (Cotton). 

The  Gutta  Percha  &  Rubber  Mfg.  Co. 

61-63  FRONT  ST.  W.,  TORONTO.     OF  TORONTO,  LTD. 


Set  of  Six  Individual  Butter  Plates. 

In  Plush-Lined  Case $2.50 


Brandram  Bros.  &  Co, 


ROTHERHITHE,  LONDON,  ENG, 


^ 


^WJ^ 


B.  B. 

GENUINE 


Manufacturers  of 

The 

Celebrated 

Brand 


^> 


^W4# 


B.  B. 

NO.  ONE 


iP 


This  is  also 


included  in  that  assortment  of  25 
pieces  of  Silverware  and  Show  Case, 
as  referred  to  in  previous  advertisements,  that  we  quote  at  $48  00 
net.  Write  us  for  our  catalogue  or  wait  until  our  traveller  has 
called  on  you  before  placing  your  Christmas  order.  Our  line  of 
New  Goods  is  very  complete,  and  ihe  prices  remarkably  low. 


Toronto  Silver  Plate  Co, 

Factories  and  Salesrooms 
570  King  St.  West,         •        TORONTO,  CAN. 


WHITE  LEAD      B.  B.      WHITE  LEAD 

White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


E.  G  Gooderham,  Manager. 


J  NO.  C.   Copp,  Sec.-Treas. 


For  samples  and  information  apply  to 


HENDERSON  <&  POTTS 


Nova  Scotia  Paint  Works, 


Halifax,  N.S. 


VOL.  VI. 


TORONTO,  OCTOBER  20,  1894. 


No.  42. 


MAGNOLIA  METAL 


IN    USE    BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST   ANTI-FRICTION    METAL    FOB 

High-Speed  Engine,    Dynamo,   Rolling-Mill,    Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,   Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL   CO., 


London  Office  :  75  Queen  Victoria  St. 
Chicago  Office  :        Traders,  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortland  Street.  NEW  YORK. 


Manilla  .  .  . 
Hardware  Manilla 
Leather  Manilla 
Brown  Wrapping 


PAPER 
FOR  THE 
HARDWARE 
TRADE 


ETC.,    ETC. 


«  E.  B.  EDDY 


(0. 


Hull,  Montreal,  Toronto, 
Quebec,  Hamilton,  Kingston, 
St.  John,  Halifax,  Winnipeg, 
Victoria,  St.  Johns,  Nfld. 


RICE  LEWIS  &  SON 

ARTHUR   B.    LEE,   President.  A.    BURDETT   LEE,    V.P.  and  Treas. 


Importers  of 

Bar  Iron 
Steel .  .  . 
Boiler  Plate 

Shelf  and  Heavy 

HARDWARE 


Mantels 

Grates 

Tiles 

CDTLERY 


FINE    BUILDERS'    HARDWARE 


Cor.  King  and  Victoria  Streets 


.   .   .  TORONTO 


BOOTH'S 


OLAD 


SPECIFY  AND  TAKE  NO  OTHERS. 


The  Toronto  Steel  Clad  Bath  and  Metal  Co, 

LIMITED. 

123    QUEEN   STREET    EAST 

TORONTO       CANADA 


"  Perfection  "  Inside  Seam 

ELBOWS. 

Strongest 
Handsomest 
Best 

16 

Different 
Kinds 


Standard  Patent  Stove  Pipe, 

Stove  Boards,    Coal  Hods. 

Order  All  Fall  Lines  Early. 


Kemp  Manufacturing  Go. 

TORONTO,   ONT. 


. .  HARDWARE . . 


Published  Weekly. 


A    PRACTICAL  JOURNAL    FOR  THE   WROUGHT,    CAST,    STAriPED, 
SHEET   AND  SPUN   METAL  TRADES. 


$2.00  a  Tear. 


Vol.  VI. 


TORONTO  AND  MONTREAL,  OCTOBER  20,   1894 


No.  42 


J.  S.  Mclean, 

President. 


HUGH  C.  McLEAN, 

8ec.-Treas. 


THEJ.  B.  McLEAN  PUBLISHING  COMPANY. 

FINE  MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 

HEAD  OFFICE  :  .  .  10  Front  St.  E. 

MONTREAL  OFFICE  :         -  146  8t.  James  St. 

E.  Desbarats,  Manager. 

NEW  YORK  OFFICE:     Room  41,  Times  Building. 

Roy  V.  Somerville,  Manager. 

EUROPEAN  BRANCH  : 

Canadian  Government  Offices, 

17  Victoria  St.,  London,  S.W. 
R.   Hargreaves,  Manager. 

John  Cameron,  Qeneral  Subscription  Agent. 


MAILING  ORDERS  TO  TRAVELERS. 

THE  attention  of  Hardware  has  been 
again  called  to  the  annoyances  that 
are  often  caused  by  merchants  ad- 
dressing their  letter-orders  to  the  travelers. 

In  the  case  in  point  the  letter  order  did 
not  reach  the  house  till  Monday  morning, 
after  the  traveler  had  gone  out  on  his  route. 
It  was  the  Saturday  week  following  before 
the  traveler  reached  the  house  again  ;  and 
it  was  Monday  before  the  order  could  be 
shipped. 

By  the  time  the  goods  reached  the  station 
of  the  customer  nearly  three  weeks  had 
elapsed  since  they  were  ordered.  Then 
the  merchant  refused  to  take  them. 

The  wholesaler  in  question  thus  not  only 
lost  a  sale,  but  had  to  pay  two  freights  be- 
sides. 

The  moral  is  obvious  :  If  retail  merchants 
want  their  mail  orders  filled  promptly,  they 
must  address  them  to  the  firm  and  not  to 
the  traveler.  It  is  the  only  proper  way.  It 
is  the  only  safe  way. 

It  might  be  suggested  that  the  firm  send 
the  letter  forward  to  the  traveler.  But  the 
possibility  of  the  letter  and  the  traveler 
failing  to  meet  is  not  certain  enough  to 
make  it  a  rule  safe  to  follow,  for  in  the  event 
of  the  traveler  and  the  letter  not  meeting 
the  last  state  would  be  worse  than  the  first. 

The  onus  for  the  inconveniences  that  are 
frequently  occasioned  through  letter  orders 
being  addressed  to  travelers  bears  more  or 


less  upon  the  shoulders  of  all  concerned — 
the  traveler,  the  retai'er  and  the  whole- 
saler. 

The  traveler  naturally  desires  to  be  ac- 
credited with  as  many  sales  as  possible,  and 
each  retailer  is,  as  a  rule,  quite  willing  that 
every  order  he  places,  whether  it  be  in  the 
ordinary  way  or  by  mail,  shall  be  totalled 
up  with  the  traveler's  sales.  And  where 
there  is  a  feeling  of  friendship  between 
traveler  and  customer  such  desire  will  al- 
ways obtain. 

There  are  two  ways  in  which  the  evil — 
and  evil  it  is — can  be  abated.  The  one  is 
for  the  retailer  to  address  his  letter  order  to 
the  firm,  accompanying  it  with  the  request 
that  Mr.  Blank,  the  particular  traveler  in  the 
habit  of  calling  upon  him,  be  accredited 
with  the  sale.  The  other  is  for  each  whole- 
sale house  to  make  it  a  rule  to  enter  to  the 
credit  of  its  travelers  letter  orders  that  come 
in  from  their  respective  regular  customers. 
By  this  means  not  only  would  there  be 
fewer  annoyances,  but  it  would  also  assist  in 
the  upbuilding  of  the  letter-order  depart- 
ment, something  all  progressive  merchants 
are  now  trying  to  do. 


DISPOSING  OF  OLD  GOODS. 

ENDED  is  the  summer;  and  retail  hard- 
ware merchants  there  doubtless  are 
who  find  themselves  with  goods  ap- 
pertaining to  that  season  on  their  hands, 
that  they  would  gladly  be  excused  from 
carrying  over  if  possible. 

Garden  tools,  hammocks,  awnings,  gar- 
den-seats, sprinklers,  swings,  etc.,  are  pro- 
bably among  the  list. 

The  season  may  be  over,  but  the  mer- 
chant need  not  carry  over  all  the  summer 
goods  that  he  finds  at  this  date  lumbering 
his  shelves  and  storerooms. 

There  are  always  some  people  who  are 
ready  to  buy  at  bargain  prices  ;  and  all  that 
is  wanted  in  order  to  induce  them  to  do  so 
is  to  bring  the  matter  before  them  in  an  at- 
tractive manner. 

The  first  thing  that  the  retailer  should  do 
who  has  unseasonable  goods  on  hand  which 


he  wants  to  get  rid  of  is  to  sit  down  and 
figure  out  to  a  nicety  the  lowest  price  at 
which  he  can  afford  to  sell  this  or  that  arti- 
cle, allowing,  of  course,  for  interest  that 
would  be  lost  on  the  idle  capital  should  he 
carry  the  stock  over  for  a  year. 

Next  decide  upon  a  day  or  certain  num- 
ber of  days,  which  can  be  termed  "bargain 
day " — a  fashionable  term  in  these  latter 
days. 

On  these  stipulated  days  dress  the  win- 
dows appropriately  for  the  occasion.  Ticket- 
ing the  goods  with  catching  phrases  and 
prices  will  assist  in  the  premises. 

Not  by  any  means  the  least  important  part 
of  the  arrangement  is  the  advertising.  To 
be  effective  the  advertisement  needs  to  be 
attractive  ;  and  in  order  to  this  care  and 
thought  must  be  exercised.  The  fact  that 
the  first  essential  in  an  'ad"  is  the  property 
to  interest  the  public  demands  that  its  ar- 
rangements should  be  something  more  than 
hap-hazard.  Put  what  you  have  to  say  in  as 
few  words  as  possible  ;  and  say  them  well. 

With  the  goods  marked  at  bargain  prices, 
the  windows  well-dressed  and  the  advertis- 
ing judicious  and  attractive,  the  dealer  ought 
to  rind  an  outlet  for  much  of  the  goods  which 
he  would  otherwise  be  compelled  to  carry 
over. 


IMPROVED   DOMESTIC   PIG    IRON. 

"  We  are  now  using  Ferona  iron  entirely," 
said  A.  E.  Peters,  of  the  Record  Foundry 
Co.,  Moncton,  to  the  Hardware  Mer- 
chant, "  and  we  find  it  very  satisfactory. 
At  first  it  was  irregular,  but  what  they  are 
sending  out  now  is  running  very  even  and 
giving  us  good  stove  plates. 

"  It  often  happens  an  iron  is  blamed  when 
it  runs  uneven,  when  it  is  really  due  to  the 
atmosphere.  One  day  it  is  bright,  clear, 
and  dry  and  the  iron  runs  nicely.  The  next 
day  is  damp.  For  instance,  the  moulders 
may  have  wet  down  the  sand  for  a  very  dry 
day.  If  it  be  damp,  it  may  not  have  dried 
out  and  it  gives  an  imperfect  casting.  It  is 
the  iron,  not  the  weather,  that  is  blamed. 
Foundrymen  should  study  this  phase  of 
their  work  more  than  they  do." 


HARDWARE 


CUTTING  IN  PRICES. 

FREQUENTLY  during  the  fall  Hard- 
ware has  intimated  in  its  regular 
Montreal  market  reports  that  cutting 
has  been  indulged  in  pretty  freely  both  on 
cut  nails  and  bar  iron. 

This  fact  was  scoffed  at  by  many  jobbers 
at  the  time,  notably  those  of  Toronto,  but 
recent  events  have  only  endorsed  the  in- 
formation given  by  this  paper  in  its  market 
reports. 

Compet'tion  in  both  bar  iron  and  cut  nails 
has  been  extreme  all  through  the  fall  season 
and  has  grown  even  more  so  of  late. 

The  war  was,  in  fact,  started  many  months 
ago,  when  the  agreement  on  bar  iron  was 
severed  by  the  makers,  and  now  matters 
have  reached  a  really  acute  pitch. 

The  principal  elements  in  the  competition 
are  the  largest  firms  in  Canada,  and  all 
have  announced  that  they  are  in  the  fight 
to  the  bitter  end. 

As  a  result  of  this  nals  have  been  cut 
fully  15c,  and  though  nominally  the  old 
price  of  $1.75  is  retained,  there  is  no  doubt 
that  with  some  sellers  in  the  present  temper 
practically  any  quantity  can  be  had  at  the 
cut  above  mentioned. 

The  same  circumstances  ate  to  note  in  bar 
iron,  only  more  so,  for  it  is  claimed,  with 
gojd  ground  for  belief,  that  five  ton  lots  can 
be  had  at  a  cut  of  25c.  per  ton,  viz.,  for 
$1.50  instead  of  $1.75. 

It  remains  to  be  seen  who  will  be  victori- 
ous in  the  battle,  the  Montreal  or  the  west- 
ern battalion,  for  they  are  the  two  contend- 
ing forces. 

CHEAPENING    PRODUCTION. 

TO  the  devising  of  cheaper  methods  of 
production  is  what  manufacturers  and 
inventors  are  in  these  latter  days  de- 
voting much  time  and  attention. 

In  pursuance  of  this,  improved  machinery 
has  been  invented,  wages  have  been  cut 
down,  and  methods  for  economizing  fuel 
devised. 

One  of  the  most  successful  in  the  last- 
named  particular  appears  to  be  that  known 
as  the  Otto-Hoffman  coke-making  process, 
by  which  the  by-products  are  saved  and  a 
reduction  consequently  effected  in  the  pro- 
duction of  coke. 

The  process  has  been  tried  in  both  Eng- 
land and  Germany,  although  it  appears  that 
it  is  in  the  latter  country  that  its  u.ility  has 
been  more  extensively  tested,  and  with  satis- 
factory results. 

Now  some  of  the  large  manufacturing 
concerns,  satisfied  with  what  has  been  done 


in  England  and  Germany,  are  preparing  to 
adopt  the  Otto-Hoffman  process.  One  con- 
cern, the  Ohio  Steel  Co.,  will  in  January 
next  start  up  its  new  plant  at  Youngstown, 
Ohio,  using  this  process.  The  firm  v.  ill  have 
a  capacity  of  1,000  tons  of  rails  per  day, 
and  will  aim  to  compete  with  the  steel  rail 
combination. 

The  Iron  Trade  Review  and  the  N.Y. 
Journal  of  Commerce,  both  speak  encourag- 
ingly of  the  Otto-Hoffman  invention.  In  a 
recent  article  the  latter  paper  said  : 

"  It  has  been  too  generally  assumed  in 
discussing  the  future  of  all  lines  of  produc- 
tion that  the  limit  of  economy  had  been 
reached.  There  is  no  excuss  for  such  an 
assumption.  There  is  no  reason  for  suppos- 
ing that  while  reductions  in  the  cost  of  pro- 
duction have  thus  far  been  effected  by 
chemical  and  mechanical  improvements, 
they  can  hereafter  be  effected  only  by  wage 
reductions.  Decreased  wages  are  inevitable 
in  the  general  readjustment  of  industries 
going  on  here  and  abroad,  though  they  will 
probably  be  offset  by  the  reduced  cost  of 
everything  the  wage  earners  have  to  buy. 
But  it  is  absurd  to  suppose  that  we  have 
reached  the  point  beyond  which  science  and 
invention  cannot  reduce  the  waste  of  manu- 
facturing processes.  We  have  already  in 
four  or  five  years,  by  a  combination  of  na- 
ture and  art,  cut  the  cost  of  iron  ore  in  two, 
and  we  are  now  to  learn  from  the  Germans 
how  to  make  coke  more  cheaply  by  saving 
what  we  have  been  wasting  in  the  process." 


UNFAVORABLE   RETURNS. 


tf 


T 


estimated  value  of  the  Btitish  pig  iron  pro- 
duction. The  estimated  value  of  an  out- 
put of  7,904,000  tons  in  1890  was 
,£24,140,000,  while  the  estimated  value 
of  an  output  of  6,976,000  tons  in  1893  was 
only  ,£1 5,898,000.  In  other  words  there  was 
a  decline  of  ,£8,242,000  in  the  value  of  this 
one  branch  of  the  iron  industry  between 
these  two  years.  The  decrease,  however, 
though  serious,  is  not  without  precedent,  for 
between  the  years  1882  and  1888  there  was  a 
decrease  against  the  latter  year.  The  re- 
spective figures  were,  8,586,000  tons  in  1882 
valued  at  ,£24,042,000,  and  7,998,000  tons  in 
1888  valued  at  ,£14,798,000.  Therefore 
1,012,000  tons  more  of  iron  in  1888,  realized 
,£1,100,000  less  in  1888  than  the  smaller 
quantity  did  in  1882.  These  figures  show 
that  during  the  last  decade  the  British  iron 
trade  has  not  furnished  great  encourage- 
ment." 


•HE  iron  and  coal  situation  in  Great 
Britain,"  said  a  leading  Montreal 
iron  broker  to  Hardware  on 
Saturday,  "  is  not  one  whit  more  encourag- 
ing than  it  was  at  the  same  time  last  fall. 
The  stocks  in  store  at  the  three  principal 
public  stores  in  Great  Britain  on  the  1st  of 
October  were  larger  than  at  the  same  date 
last  year,  being  544,084  tons,against  499,300 
tons  for  the  same  date  in  1893.  The  ship- 
ments to  the  1st  October  this  year  from 
Scotch,  Cumberland  and  Middlesboro'  dis- 
tricts fall  behind  those  of  last  year  by  20,- 
000  odd  tons,  being  1,125,024  tons,  against 
1,150,451  tons  in  1893. 

I  have  some  official  statistics  also  from 
the  British  Board  of  Trade  returns  for  1893, 
which  are  interesting  as  upholding  my  con- 
tention. The  chief  point  about  them  is  the 
remarkable  decline  for  the  year  1893  >n  tne 


GOODS  NOT  SOLD  UNTIL  PAID  FOR. 

JOSEPH  Finley,  St.  John,  who  intro- 
duced a  resolution  at  the  request  of  the 
committee  at  the  Conference  of  Boards 
of  Trade  at  St.  John,  N.  B.,  is  putting  his 
business  on  a  cash  basis. 

He  disagrees  entirely  with  those  who  think 
that  a  cash  trade  should  begin  with  consum- 
ers, and  that  it  cannot  begin  until  the  latter 
have  more  money. 

Wholesale  merchants,  he  says,  should 
first  insist  on  cash  in  30  days.  This  would 
compel  retailers  to  insist  on  the  same  terms. 
When  they  do  this  they  will  have  fewer 
failures. 

Speaking  to  Hardware,  Mr.  Finley 
said  that  his  first  experience  in  cash  was 
many  years  ago  when,  as  a  buyer  for  a  mil- 
lionaire St.  John  firm,  he  was  on  his  way  to 
Europe.  In  New  York  he  called  at  one  of 
the  wholesale  dry  goods  houses,  where  for 
the  first  time  he  saw  very  cheap  printed 
calicos.  Thinking  they  would  take  well  he 
gave  an  order,  stating  that  he  had  not  the 
funds,  but  mentioning  the  name  of  his  firm, 
which  he  thought  a  sufficient  guarantee. 

The  salesman  replied  that  he  knew  the 
firm  was  good  for  anything  their  buyer 
might  order,  but  drew  Mr.  Finley's  atten- 
tion to  this  sign  : 


GOODS 

NOT  CONSIDERED  SOLD 

UNTIL  PAID  FOR. 


He  went  out  and  readily  got  the  cash  from 
a  friend,  bought  the  goods,  and  afterwards 
did  an  excellent  trade  in  them.  He  learned 
that  the  wholesale  house  had  at  one  time 
given  extensive  credit.  They  failed  in  con- 
sequence. They  were  then  just  starting  to 
do  a  strictly  cash  business.  They  are  now 
among  the  wealthiest  business  firms  in  New 
York. 


HARDWARE 


WANT    THE     TARIFF    AMENDED. 

THERE  is  at  least  one  part  of  the  Do- 
minion of  Canada  that  is  not  satisfied 
with  the  United  States  tariff  on  lum- 
ber. That  is  British  Columbia,  and  the  par- 
ticular cause  of  dissatisfaction  is  the  25  per 
cent,  duty  on  cedar  lumber. 

Cedar  is  in  British  Columbia  what  pine 
is  to  eastern  Canada— common  lumber,  and 
the  imposition  of  a  duty  of  25  per  cent.,  10 
per  cent,  more  than  under  the  old  tariff,  hits 
the  lumberman  on  the  Coast  rather  hard. 
At  first  it  was  proposed  to  make  cedar  free, 
but  there  was  such  a  hubbub  raised  in  cer- 
tain sections  that  the  Senate  ultimately  put 
cedar  in  the  clause  relating  to  cabinet  wood, 
and  subject  to  the  aforesaid  duty. 

The  lumbermen  of  British  Columbia  are 
now  petitioning  the  Dominion  Government 
to  ask  the  Government  of  the  United  States 
to  reconsider  the  imposition  of  the  25  per 
cent,  duty  on  Canadian  cedar  g"ing  into  the 
United  States. 


THE  ONTARIO   FORGE  COMPANY'S 
AFFAIRS. 

THE  creditors  of  the  Ontario  Forge  and 
Bolt  Company,  Ltd.,  which  is  now  in 
process  of  liquidation,  met  on  Tues- 
day last  at  Osgood  Hall  before  the   Master. 

The  statement  presented  showed  liabilities 
of  $104,860,  of  which  $36,148  are  direct, 
$2,743  indirect,  $57,499  secured,  and  $8  469 
preferred.  The  encumbered  assets  aggre- 
gate $371,048,  and  the  liquidator's  assets 
$73,784.  The  latter  include  merchandise, 
$57,239  ;  book  accounts,  $9,652  ;  promissory 
notes,  $2,802,  and  cash  deposited  in  the 
Bank  of  Montreal,  $3,940.  The  machinery 
and  plant,  together  with  the  buildings  in 
which  they  are  situated,  are  valued  at  about 
a  quarter  of  a  million  nominally.  Then 
there  is  considerable  real  estate. 

The  creditors,  in  conference  with  the 
Master,  decided  toadveuise  for  tenders  for 
the  assets,  en  bloc  and  seperately,  tenders 
to  be  received  up  to  November  6. 

It  is  expected  that  the  creditors  will  get 
about  75c.  on  the  dollar,  but  this  is  largely 
problematical  in  view  of  the  character  of 
the  assets,  and  the  more  or  less  difficulty 
that  will  be  experienced  in  realizing  upon 
them  at  present. 


MARITIME  STOVE-MAKERS  GOING 
WEST. 

Some  years  ago  Ontario,  Quebec  and 
United  States  stove  and  hollow- ware  makers 
did  a  good  trade  in  the  Maritime  Provinces, 
but  this  has  been  gradually  declining  and 
the  ground  has  been  taken  by  local  manu- 
facturers. It  is  true  there  are  still  a  great 
many  brought  east,  but  they  are  makes 
advertised  extensively  and  retailers  want 
them.  Maritime  manufacturers  now  find 
that  they  can  more  than  cover  their  own 
field  and  in  consequence  are  pushing  west. 
Last  year  two  of  them  established  branches 
in  Montreal.  More  will  follow  next  year, 
and  one  of  the  largest  manufacturers  in- 
formed Hardware  that  he  would  probably 
have  agencies  in  Toronto,  and  one  or  two 
other  Ontario  cities  during  the  coming  sea- 
son. They  have  an  advantage  over  Western 
makers  for  their  iron  and  coal  cost  them 
less — they  get  it  at  their  doors — and  so  does 
their  labor.  Most  of  them  are  now  using 
domestic  pig  which  is  giving  much  more 
satisfactory  results. 


MOULDERS'  STRIKE  AT  SACKVILLE. 

Chas.  Fawcett,  the  extensive  stove  manu- 
facturer at  Sackville,  N.B.,  informs  Hard- 
ware that  the  moulders'  strike  in  his 
foundry  is  practically  over.  Nearly  all  the 
vacancies  have  now  been  filled. 

The  trouble  arose  shortly  after  he  began 
work  in  his  new  building.  He  had  in  agree- 
ment with  the  moulders  to  go  out  at  10  per 
cent,  reduction  when  he  resumed  work. 
They  worked  for  three  days,  thus  keeping, 
as  they  said,  the  letter  of  their  agreement. 
They  then  struck  and  waited  on  him  to 
demand  10  per  cent,  advance  on  the  original 
wages  paid,  i.e.,  10  per  cent,  and  10  per 
cent,  on  the  wages  against  which  they 
struck.  All  the  best  men  are  now  at  work 
again,  and  he  says  he  will  under  no  con- 
ditions take  the  ringleaders  on  again,  and 
they  will  have  to  seek  work  elsewhere. 


When  an  advertiser  has  learned  what  not 
to  do,  he  has  mastered  half  the  business.— 
Printers'  Ink. 


A  QUEBEC  MATCH  FACTORY. 

An  industry  worthy  of  note  is  the  large 
plant  of  Hardy  &  Dubord,  at  Beauport,  Que- 
bec. Their  factory  is  now  complete,  and 
millions  of  matches  are  turned  out  every  day. 
The  best  pine  wood  is  used.  It  is  kiln  dried 
and  free  from  knots  After  being  cut  into 
su  table  blocks,  a  rapid  cutter,  working  about 
150  strokes  a  minute,  is  used  to  form  them 
into  double-length  strips,  making  3,600  strips 
a  minute.  These  strips  are  then  packed  in 
frames  and  well  tightened  up.  Then  they  are 
put  in  the  drying  room,  and,  after  a  time, 
are  placed  in  other  frames,  the  strips  being 
separated  to  avoid  adhesion  while  dipping. 
After  being  coated  with  sulphur  on  the  ends, 
they   are   drawn   over  the  phosphorus  rol- 


ler and  dried.  Finally,  an  army  of  girls 
get  at  them  and  they  are  cut  and  packed, 
when  you  have  the  Phcenix  and  Dominion 
match  ready  for  use.  Hardy  &  Dubord  re- 
port rapidly,  increasing  sales,  and  duplicate 
orders  in  nearly  all  cases — the  best  guai  antee 
of  success. 


TWO    PROVINCIAL    EXHIBITIONS. 

THE  provincial  Exhibitions  held  re- 
cently at  Halifax  and  Charlottetown 
give  some  idea  of  the  progress  and 
resources  of  Nova  Scotia  and  Prince  Ed- 
ward Island.  The  former  shows  important 
advances  in  manufacturing,  and  the  latter 
marked  progress  in  agriculture.  The  Island 
especially  bids  fair  to  very  shortly  stand  at 
the  head  of  the  agricultural  districts  of  the 
Dominion.  In  fact,  it  may  be  said  that  in 
dairying  they  are  there  already,  for  their 
cheese  has  sold  to  exporters  at  better  prices 
than  Ontario  and  Quebec  makes.  Horses, 
cattle  and  sheep  show  improved  breeding. 
Fruit  growing  is  also  being  developed.  The 
climate  seems  specially  adapted  for  plums, 
and  P.E.I,  plums  are  making  a  distinct 
name  for  themselves.  In  apples  they  have 
not  yet  found  the  varieties  most  suitable, 
though  there  was  a  rather  good  show  of 
cooking  stock.  Small  fruits,  such  as  straw- 
berries and  gooseberries,  do  well,  and  before 
very  long  these  products  in  cans  will  be  a 
feature  on  the  mainland  markets.  Both 
oats  and  potatoes,  for  which  the  island  has 
long  been  famous,  show  no  deterioration  in 
quality.  In  manufacturing,  outside  of  cheese, 
butter  and  starch-making,  there  is  very  little 
done,  excepting  in  woolen  milling,  in  which 
much  of  the  wool  is  used  up. 

Nova  Scotia  is  naturally  the  richest  pro- 
vince in  Canada.  It  has  better  and  more 
varied  resources  than  any  other  district  in 
the  Dominion.  It  is  easier  to  make  a  com- 
fortable living  there  than  anywhere  else. 
This  is  why  the  development  has  not  kept 
pace  with  the  Island.  The  Islander  must 
work  or  starve.  He  works  and  does  well. 
A  Bluenose  need  exert  himself  but  little. 
The  farm,  the  mine,  the  sea,  the  woods,  are 
all  equally  rich,  and  he  makes  an  easy 
living,  but  does  not  save  much.  Those  who 
work  hard  are  putting  by  more  wealth  than 
they  are  in  any  other  part  of  Canada.  The 
live  stock  and  dairying  displays  were  below 
the  mark  and  did  not  show  the  best  the 
Province  has.  In  fruit  and  vegetables,  how- 
ever, they  had  as  fine  a  display  as  has  ever 
been  seen  in  Canada.  Apples  came  first, 
King  County  alone  showing  120  varieties. 
Potatoes  and  other  roots,  it  will  be  difficult 
to  beat  anywhere.  From  the  partial  display 
of  manufacturers  of  all  kinds  it  is  evident 
that  Nova  Scotia  has  before  it  an  important 
future.  It  has  cheap  coal,  cheap  labor  and 
cheap  raw  material.  Where  the  latter  is 
imported  it  costs  less  to  lay  it  down  here 
than  at  interior  points,  because  most  places 
are  accessible  by  water. 


HARDWARE 


DELIVERY  OF  GOODS. 

THE  satisfaction  of  customers  depends 
so  largely  upon  the  prompt  and  pro- 
per delivery  of  good  purchased  by 
them  as  to  make  it  important  that  this  de- 
partment should  be  in  charge  of  one  who  is 
prompt  and  methodical  in  his  habits.  He 
should  also  be  well  acquainted  with  the  lo- 
cation of  the  streets  of  his  city. 

Promptness. 

As  soon  as  an  order  is  rilled,  which  should 
be  with  as  little  delay  as  posstble,  the  pack- 
ages should  be  marked  and  given  in  charge 
of  the  delivery  clerk,  for  although  the  goods 
are  not  to  be  delivered  for  several  hours, 
some  annoyance  and  inconvenience  may  be 
saved  the  delivery  department  if  notified  at 
once  instead  of  only  a  short  while  before  the 
time  they  were  promised,  and  perhaps  a 
few  minutes  too  late  for  a  load  that  has  just 
gone  in  the  same  direction  they  are  to  be 
sent. 

Delivery  Tag. 

For  marking  goods  to  be  delivered,  a  tag 
printed  as  shown  in  Fig.  i  is  convenient  : 

FROM 

SMITH  &  BROWN, 

Hardware,    Paints,    Etc. 

247  to  249  Main  st.,  Early,  N.Y. 


For 

No. 

St. 

Sold  by 

Paid                                  [Collect 

Charged                            [C.  0.  D. 

MEMORANDA  OF  GOODS. 

Deliver 

FIG.    I.— DELIVERY  TAG. 

It  will  be  noticed  that  blank  spaces  are 
left  for  the  purchaser's  name  and  address, 
the  salesman's  name,  the  amount  to  be  col- 
lected, if  any,  the  enumeration  of  articles  or 
packages,  and  time  for  delivery.  In  case 
the  goods  are  paid  for  or  exchanged,  it 
should  be  indicated  by  a  check-mark  oppo- 
site one  of  these  words. 

Convenience    of    Customers. 

In  the  largest  cities,  of  course,  it  is  neces- 
sary to  have  stated  hours  for  delivery;  but 
where  it  is  practicable  I  think  it  is  best  to 
arrange  as  far  as  possible   for  the   conveni- 


ence of  customers.  The  time  agreed  upon 
is  written  on  the  bottom  of  the  tag,  after  the 
word  deliver.  When  it  is  necessary  to  take 
receipts  for  goods  delivered,  a  form  similar 
to  that  shown  in  Fig.  2  may  be  used. 

When  a  large  number  of  goods  ate  sent  a 
bill  may  accompany  the  receipt.  The  fol- 
lowing system  has  been  tried  with  satisfac- 
tory results,  and  I  think  will  be  found  to 
have  some  advantages  in  towns  and  cities 
of  moderate  size  : 

As  soon  as  possible  after  the  goods  are  re- 
ceived by  the  delivery  clerk,  he  makes  an 
entry  in  a  book  kept  for  the  purpose  of 
entering  the  writing    on    the   tag,   and  an 


were  paid  over  to  the  World's  Fair  man- 
agers and  have  drifted  back  into  the  treas- 
ury in  current  receipts.  The  officers  of  the 
Fair  proposed  at  one  time  to  pay  the  cost  of 
transportation  and  recoinage  of  the  half-dol- 
lars which  had  not  been  sold  to  the  public, 
in  order  to  protect  the  rights  of  those  who 
had  bought  the  souvenirs  at  a  premium. 
The  sum  of  $41,000  was  deposited  with  the 
Treasurer  last  December  for  these  expenses, 
but  this  romantic  sense  of  justice  to  the 
original  holders  of  the  souvenirs  evaporated 
when  the  Government  insisted  on  a  further 
deposit  of  $17,000  to  pay  for  the  recoinage 
of  the  souvenirs   which  had   never  left  the 


DATE                                                          189 
Received  in  good  order  from  SMITH    &   BROWN 

For     Qf^U. 
Delivered  by 

Signed 

Fig.  2 — Form  of  Receipt. 


additional  space  is  given  for  the  name  of 
the  person  who  delivers  the  goods.  After 
being  entered,  such  packages  as  are  not  too 
bulky  are  placed  in  bins,  which  are  devoted 
to  different  sections  of  the  city.  When 
wishing  to  make  a  delivery  a  driver  is  called 
and  given  such  goods  as  in  the  judgment 
of  the  delivery  clerk  should  go  out  first, 
together  with  whatever  can  be  taken  on  the 
same  trip.  The  next  team  available  takes 
another  route,  and  so  on  throughout  the  day. 
Each  teamster  is  required  to  keep  an  ac- 
count of  his  own  deliveries  in  a  book 
which  he  carries  with  him.  The  teamsters' 
books,  as  well  as  thegeneral  delivery  books, 
when  filled  are  put  away  for  future  reference. 
Not  only  is  the  record  of  deliveries  valu- 
able for  reference  in  case  of  a  complaint, 
but  it  has  been  of  service  to  the  bookkeeper 
in  a  number  of  instances  in  showing  neglect 
on  the  part  of  salesmen  to  charge  goods. 
— Chester  G.  Ambler,  in  Iron  Age. 


SOUVENIR  COINS  IN  CIRCULATION. 

ANEW  method  of  replenishing  the 
gold  reserve  was  put  in  operation  in 
Washington  on  Thursday  of  last 
week  by  the  offer  of  Secretary  Carlisle  to 
exchange  the  souvenir  half-dollars  issued  for 
the  World's  Fair  for  deposits  of  gold  coin. 
These  half-dollars  have  accumulated  in  the 
hands  of  the  Treasury  to  the  amount  of 
$1,795,980,  of  which  $745,100  ate  in  Wash- 
ington, $480,000  in  Chicago  and  $570,880  at 
the  Philadelphia  Mint.  Those  at  Philadel- 
phia have  never  been  issued,  but  the  others 


Philadelphia  Mint.  The  director  of  the 
Mint  had  considerable  correspondence  on 
the  subject  with  Mr.  James  W.  Ellsworth, 
the  Chairman  of  the  Finance  Committee 
with  the  result  that  the  deposit  of  $41,000 
was  withdrawn  and  the  entire  mass  of  sou- 
venirs left  to  be  treated  as  the  Secretary  of 
the  Treasury  might  see  fit. 

Secretary  Carlisle  has  decided  that  he 
will  not  recoin  them  at  the  expense  of  the 
Government,  but  will  comply  with  the 
popular  demand  which  frequently  reaches 
the  Department  for  the  possession  of  some 
of  the  pieces.  It  is  expected  that  consider- 
able amounts  will  be  taken  by  the  big  retail 
stores  in  the  large  cities  and  paid  for  by  de- 
posits of  gold.  Shipments  will  be  made  to 
New  York,  Boston,  Cincinnati  and  St.  Louis, 
in  order  to  meet  demands  at  these  points, 
as  well  as  in  Philadelphia,  Washington  and 
Chicago. 

The  news  that  the  souvenir  pieces  were 
available  brought  quite  a  demand  at  the 
counters  of  the  Treasury  on  the  nth,  and 
abouttwohundreddollars  were  exchanged  for 
gold.  The  amount  of  souvenir  pieces  dis- 
posed of  during  the  Fair  was  about  a  mil- 
lion and-a-halt,  representing  a  face  value  of 
$750,000,  out  of  five  million  pieces,  with  a 
face  value  of  $2, 500,000,  which  were  issued. 
The  amount  received  for  the  pitces  sold  at 
the  Fair  averaged  about  a  dollar  for  each 
half-dollar  piece,  but  the  remainder  were 
disposed  of  by  the  Fair  management  at  their 
face  value,  and  many  of  them  were  paid 
into  the  Sub-Treasury  at  Chicago  during 
the  panic  of  last  summer  in  exchange  for 
paper  currency. 

The  exchange  of  the  entire  amount  for 
gold  would  carry  the  gold  reserve  close  up 
to  $62,000,000,  for  the  point  attained  to-day 
was  $60,048,544,  the  highest  point  reached 
since  the  latter  part  of  July. 


HARDWARE 


AN  ESSAY  ON  ADVERTISING. 

IRONMONGERY  recently  offered  prizes 
for  essays  on  "  Advertising  an  Iron- 
mongery Business."  The  following  took 
the  first  prize  : 

"  I  propose  to  deal  with  this  topic,  sup- 
posing I  have  just  taken  a  new  business  in 
a  strange  town.  My  first  proceeding  would 
be  to  have  my  shop  front  attractively  and 
neatly  painted,  and  my  windows  fitted  to 
suit  my  requirements.  After  having  the 
necessary  repairs  and  alterations  executed, 
I  should  at  once  hasten  to  make  myself 
known.  This  can  only  be  done  by  adver- 
tising and  associating  with  the  people.  I 
should  endeavor  to  form  a  fair  estimate  as 
to  their  wants  and  requirements.  Conse- 
quently I  should  buy  and  stock  my  shop  ac- 
cordingly. 

"Advertising,  to  have  the  desired  effect, 
must  be  well  done.  Every  house  in  the  town 
would  receive  from  me  a  circular  brightly 
written  and  terse,  calling  attention  to  what 
I  intended  to  do  and  what  I  intended  to 
stork.  The  circular  should  be  tastefully  set 
up,  and  printed  on  tinted  paper  of  good 
quality.  None  of  your  waste  paper  style  for 
me.  It  is  most  important  to  have  circulars 
of  the  first  class.  Large  posters  would 
prominently  appear  at  every  good  street 
corner,  calling  attention  to  my  large  and 
varied  stock,  and  also  to  the  repairing  de- 
partment. Our  friends,  the  sandwich  men, 
would  be  proudly  parading  the  principal 
thoroughfares  on  the  opening  day,  supplying 
the  eager  passer  with  a  circular  respecting  my 
shop  and  work.  In  the  principal  thorough- 
fares, on  the  hoardings,  I  should  prominent- 
ly erecc  my  name  and  title,  as  the  leading 
man  for  all  ironmongery  requirements,  on  a 
well-proportioned  enamelled  plate.  The 
local  papers  would  be  furnished  with  the 
tidings  of  my  arrival,  in  the  form  of  an  at- 
tractive advertisement,  and  the  style  and 
language  of  this  I  should  change  as  often  as 
possible,  endeavoring  to  make  it  as  interest- 
ing as  my  taste  would  allow.  In  due  time 
my  name  would  be  quite  a  household  word 
once  this  is  done  ;  for  a  retail  tradesman  it 
is  an  important  stepping-stone  to  success. 

"  Soliciting  custom  would  be  my  next 
step.  I  should  send  my  leading  hand  to 
all  the  principal  houses  to  supply  full  par- 
ticulars, and  introducing  in  a  polite  manner 
the  firm  he  represented,  calling  particular 
attention  to  the  repairing  department,  and 
taking  all  orders  small  or  great.  He  should 
also  leave  an  addressed  envelope  for  any 
further  enquiries  the  prospective  customer 
might  wish  to  make.  This  would  neces- 
sarily take  time,  but  I  am  sure  it  would  pay. 
When  once  you  get  a  customer,  see  well  that 
you  keep  him. 

"  My  windows  should  contain  the  best 
goods,  and  every  article  should  be  plainly 
marked,  and  a  special  cash  discount  should 
be  offered.  I  should  vary  my  display  fre- 
quently, thus    informing  the  public   of  the 


var.ety  inside.  No  pains  should  be  spared 
in  this  respect.  My  ambition  would  be  to 
make  them  the  windows  of  the  town.  A 
few  special  lines  is  often  an  inducement, 
and  such  would  distinctly  appear,  with  a 
neady-written  ticket  calling  attention  to  the 
fact.  All  goods  I  should  buy  from  the  best 
known  makers,  using  my  trade  journal  to 
help  me  in  the  selection.  Each  district 
has  a  fancy  for  a  particular  maker,  especi- 
ally so  in  cutlery,  tools,  etc.,  and  are  satisfied 
with  no  o.her.  I  should  therefore  put  aside 
my  own  judgment  in  these  particular  mat- 
ters, and  study  the  whims,  if  I  may  so  call 
them,  of  customers.  The  thing  is  to  have 
for  the  public  what  the  public  want. 

"  I  should  do  my  utmost  to  give  value  for 
money,  avoiding  any  'cheap  Jack'  transac- 
tions. 'Order'  would  be  the  word  of  the 
day  ;  everything  would  have  a  place,  and 
there  it  would  be.  Every  article  would  be 
so  placed  to  come  under  my  customers' 
notice  as  far  as  possible  Every  customer 
would  receive  the  stric;est  attention  with 
small  orders  as  with  large. 

"To  properly  introduce  the  repairing  de- 
partment, it  would  be  wise  to  issue  a  list  of 
the  prices  for  all  repairs,  such  as  new  bot- 
toms to  hot-water  cans,  re  lining,  etc.,  etc., 
and  if  well  circulated  it  would  aid  the  busi- 
ness considerably.  I  should  forward  the 
articles  repaired  to  the  owners  as  promptly 
as  possible.  I  should  be  most  careful  to  en- 
gage a  competent  man  for  this  work. 

"  My  concluding  sentiments  ate  :  Be 
courteous,  attentive,  up-to-date,  and  upright 
in  all  your  dealings.  By  following  the 
above  remarks,  the  ironmonger  in  opening 
his  shop  need  fear  no  foe." 


A  DAWDLE  CLERK. 

Did  you  ever  notice  the  unbusinesslike 
movements  of  a  dawdle  clerk  ?  The  writer 
in  Trade  called  recently  at  a  large  wall- 
paper house  in  Brooklyn.  The  establish- 
ment deals  in  shades,  paints,  etc.,  and  sends 
out  elegantly-printed  circulars  calling  atten- 
tion to  their  special  line  of  goods  and  invit- 
ing a  personal  call,  and  assuring  the 
customer  of  prompt  service  and  courteous 
treatment. 

Upon  entering  the  store,  which  is  elabor- 
ately decora'ed,  I  waited  at  the  counter  some 
minutes  before  I  had  any  evidence  that  my 
presence  was  known  to  anyone  within. 
Presently  an  uncouth  form  came  wagging 
slowly  along  with  shuffling  feet,  as  if  he  was 
trying  to  polish  the  floor.  His  hair  was 
daintily  brushed  ;  his  immaculate  collar, 
which  looked  as  if  it  might  have  changed 
places  with  his  cuff,  encircled  his  neck  and 
endangered  his  ears  ;  his  tie  was  bedecked 
with  a  big  diamond  that  flashed  like  French 
plate-glass,  and  his  broad  face  was  wreathed 
in  a  conventional  smile  as  he  asked,  in  an 
uninteiested  manner,  "What  will  you  have?" 

I  stated  that  I  came  to  get  a  dark  blue 
shade.     He  handed  down  one  of  a  light  blue 


color.  Seeing  that  it  was  not  satisfactory, 
he  slowly  brought  one  shade  at  a  time  so  as 
not  to  soil  his  dainty  fingers  or  impose  too 
great  a  strain  upon  his  strength. 

Failing  to  find  what  I  wanted,  I  dropped 
into  a  store  near  by  kept  by  a  sturdy  Ger- 
man, and  here  I  found  shades  of  every 
color  and  size,  and  received  such  treatment 
as  induced  me  to  become  a  regular  customer. 
I  related  my  experience  in  the  other  store, 
and  urged  the  proprietor  of  the  smaller 
establishment  to  advertise.  He  adopted  my 
suggestion,  and  has  since  added  many 
customers  who  formerly  patronized  the  other 
store. 

A  good  advertisement  must  be  supple- 
mented by  good  clerks,  or  you  will  be  set 
to  wondering  why  your  advertisement  does 
not  pay. 


HARNESSING  THE   OCEAN. 

A  stupendous  scheme  has  recently  been 
seriously  suggested  for  the  utilization  in 
British  waters  of  the  energy  of  ocean  cur- 
rents for  the  purpose  of  distribution  of  power 
and  light  by  means  of  electricity  to  centres 
of  population  at  distances  up  to  hundreds  of 
miles  from  the  source,  says  Popular  Science 
Monthly.  This  is  nothing  less  than  a  pro- 
position to  dam  the  Irish  Channel  at  the 
Mull  of  Cantire,  where  the  distance  between 
the  Scotch  and  Irish  shores  is  only  fifteen 
miles,  and  where  the  energy  of  the  current 
from  the  north  is,  so  far  as  human  require- 
ments go,  infinite — that  is,  would  have  to  be 
expressed  in  scores  of  millions  of  horse 
power.  That  this  proposition  is  being  re. 
garded  with  some  degree  of  seriousness 
may  be  gathered  from  the  fact  that  a  series 
of  hydrographic  surveys  of  the  bottom  of 
the  channel  has  been  made  and  charts 
prepared  of  the  coasts  and  of  the  highlands 
on  both  sides  from  which  materials  might 
be  conveniently  got  for  building  the  dam. 
The  report  of  an  engineer  detailed  for  the 
purpose  is  to  the  effect  that  there  are  no  en- 
gineering difficulties  in  the  way  ;  by  which 
is  meant  that,  given  the  means  to  proceed, 
it  is  a  possible  thing  to  do,  and  is  compared, 
for  instance,  with  the  erection  of  the  Brook- 
lyn bridge  —  a  piece  of  work  requiring 
merely  enough  brute  force. 

Works:  St.  Helens,  England 
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HARDWARE 


PLIERS. 

The  accompanying  cuts  are  illustrations 
of  some  lines  of  pliers  of  which  H.  S.  How- 
land,  Sons  &  Co.  have  just  received  a  con- 


signment.    They    are    made    with    strong 
double  box -joints  and  light   hollow  handles. 


balance  and  make  good  speed.  It  isn't 
necessary  to  have  a  smooth  floor,  the  best 
sort  of  ground  being  a  gritty,  macadamized 
road.  Under  the  laws  of  England,  a  bi- 
cycle must  be  equipped  with  a  bell,  a  brake, 
and  a  lantern  at  night.  This  expense  to  the 
bicyclist  is  saved  to  the  skatestrian,  who, 
when  he  sees  that  there  is  danger  of  a  col- 
lision, can  avoid  it  by  throwing  himself  for- 
ward and  alighting  on  his  nose.  It  is  sug- 
gested that  the  pneumatic   skates  will  be 


Every  pair  is  warranted.     Besides  lightness 
and  strength,  a  most  important  advantage 


useful  for  military  purposes.      A  retreating 
army    that   knows    how    to  skate    can   get 


about  these  pliers  is  that,  having  handles 
moulded  to   fit  the  hand,  the   user  can  do 


away  from  trouble  three  times  as  fast  as  by 
the  ordinary  heel-and-toe  method. 


more  work  in  less  time  and  with  less  fatigue 
than  with  the  comfortless  old-fashioned  tools. 


PNEUMATIC  SKATES. 

Pneumatic  skates  are  on  exhibition  in 
London,  on  which  the  skatestrian  can  spin 
along  much  more  rapidly  than  on  the  old- 
fashioned  wooden  wheeled  rollers,  says 
House-Furnishing  Review.  The  idea  is  a 
distinct  embezzlement,  of  course,  of  the 
idea  of  the  pneumatic  tire  as  used  on  bi- 
cycles. The  first  pair  was  sold  to  a  woman 
of  "  pluck  and  title,"  who  lives  in  Scotland 
and  who  does  her  shopping  on  the  skates, 
followed  by  all  the  inhabitants  of  the  town 
who  are  well  enough  to  be  cut.  The  craze 
has  infected  Glasgow,  where  pneumatic 
skaters  go  along  at  the  rate  of  twelve  miles 
an  hour,  the  beginners  mowing  down  any- 
thing and  everyone  in  their  path.  It  is 
specially  adapted  to  country  doctors,  letter 
carriers,  drummers,  highwaymen,  and,  in 
fact,  to  anyone  whose  interest  it  is  to  move 
rapidly  from  one  place  to  another.  The 
skates  cost  in  England  from  $17  to  $26  a 
pair.  It  is  said  that  $2  worth  of  atnica 
and  sticking  plaster  is  enough  for  the 
learner,  and   after    that    he  can   keep  his 


HARDWARE    AT   HALIFAX   SHOW. 

THE  display  of  articles  that  would 
especially  interest  the  hardware  trade 
at  the'  Halifax  Exhibition  was  not  as 
large  as  might  be  expected  from  the  amount 
of  manufacturing  done  in  Nova  Scotia. 
Still  it  brought  out  some  distinctive  features. 

The  Forbes  Manufacturing  Co.  are  bes* 
known  by  their  skates,  and  they  had  their 
usual  display  of  these.  They  are  now  work- 
ing into  an  important  side  line,  and  if  they 
continue  to  turn  out  as  high  a  class  of  goods 
as  at  present  it  should  prove  a  profitable 
feature.  This  is  canners'  supplies,  such  as 
dies,  capping  machines,  bench  rings,  solder 
moulds,  floats  and  plugs.  There  is  a  steadily 
increasing  trade  in  such  goods  in  every  part 
of  the  country,  as  so  many  prodncts  are  now 
being  put  into  sealed  cans.  E.  P.  Forbes, 
the  mechanical  superintendent,  informed 
The  Hardware  Merchant  that  they 
could  undersell  any  of  the  American  makers, 
but  they  themselves  were  being  undersold 
by  a  cheaper  quality  made  in  Ontario.  They 
had  made  up  their  mind  not  to  reduce  their 
qnality,  but  to  guarantee  it  and  maintain 
their  prices. 

The  most  extensive  display  was  that  of 
Henderson  &  Potts,  Halifax,  Canadian 
agents  for  Brandram's  white  lead,  which 
was  in  charge  of  Al.  H.  Ellis.  It  was  in 
the  form  of  an  immense  pyramid,  showing 
all  their  products.  The  base  was  barrels  of 
Japans  and  varnishes,  which  they  now 
manufacture  themselves.  In  former  years 
they  had  a  good  deal  of  trouble  with  these 
goods,  the  quality   running   uneven    when 


they  depended  upon  others,  but  now  they 
are  able  to  guarantee  their  stock. 

William  Stairs,  Son  &  Morrow,  Halifax, 
hardware  and  plumbers'  supplies,  had  a 
complete  bathroom — one  of  the  most  com- 
plete in  every  respect  that  Hardware  has 
seen. 

There  were  good  electrical  machinery  and 
implement  exhibits  a'so. 

A  new  style  combination  commode  was 
shown,  in  which  a  small  business  might  be 
done  by  the  hardware  and  allied  trades.  It 
forms  a  centre  table  when  closed,  and  a 
complete  toilet  stand  when  opened.  It  can 
be  placed  in  offices,  where  space  is  a  con- 
sideration, or  in  bedrooms  it  will  go  with  the 
folding  beds. 

TREAT  THEM  POLITELY. 

The  philosopher  of  the  Trade  Register  re- 
minds his  friends  that  they  must  not  forget 
that  it  is  the  poorest  kind  of  policy  to  dis- 
courteously treat  the  traveling  salesman. 
Deal  with  him  as  promptly  and  pleasantly 
as  if  he  were  your  best  customer.  Don't 
talk  over  prices  and  business  with  him  in 
the  presence  of  your  patrons,  but  take  him 
to  your  private' office  and  do  business  with 
him  promptly,  even  if  you  do  not  buy  an 
order.  Travelers  will  appreciate  such  con- 
conduct,  and  even  those  who  so  treat  them 
may  depend  upon  getting  all  the  favors  that 
can  be  given,  and  they  are  not  few,  as 
dealers  know.  The  traveler  saves  the 
dealer  lime  and  traveling  expenses,  and 
should  be  treated  as  a  friend. 


LOOK  UPON  THIS— AND  THIS. 

Broke,  broke,  broke, 

By  the  sad  grey  sands  of  the  sea 
Is  the  man  who  failed  to  advertise, 

As  he  surely  ought  to  be. 

Flush,  flush,  flush, 

At  the  Normandie-by-the-Sea 
We  find  the  judicious  advertiser 

Up  to  his  neck  in  glee. 

Ah  !  well  for  the  merchant  man, 

Wherever  he  may  be, 
If  he  pins  his  faith  to  printer's  ink — 

Of  wealth  and  fame  the  key. 

— Magnet. 
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THE   BUSINESS  MAN. 

The  business  man  should  be  able  to  fix 
his  attention  on  details  and  be  ready  to  give 
every  kind  of  argument  a  considerate  hear- 
ing, says  a  writer  in  Business.  This  will 
not  encumber  him,  for  he  must  have  been 
practical  beforehand  in  the  exercise  of  his 
intellect  and  strong  in  principles.  One  man 
will  collect  material  together  and  it  will  re- 
main in  a  shapeless  mass.  Another  man 
possessed  of  method  will  easily  arrange  what 
the  first  has  collected,  but  such  a  man  as  I 
would  describe  goes  further  and  in  addition 
builds  with  the  material. 

The  business  man  should  be  courageous. 
True  courage,  however,  required  in  civil 
affairs,  is  that  which  belongs  rather  to  the 
able  commander  than  to  the  mere  soldier. 
Any  kind  of  courage,  however,  is  service- 
able. Besides  a  stout  heart  the  business 
man  should  have  a  patient  temperament  ; 
he  should  likewise  have  a  vigorous  but  dis- 
ciplined imagination.  Thus  equipped  he 
will  plan  boldly,  and  with  extended  view  will 
execute  calmly.  He  will  never  be  reaching 
out  his  hand  for  things  not  yet  within  his 
grasp.     Such  a  man  will   let   opportunities 


grow  before  his  eyes  until  they  are  ripe  tc  be 
seized.  He  will  think  over  every  possible 
failure  in  order  to  provide  a  remedy  or  a  re- 
treat. There  will  be  strength  of  repose 
about  him.  He  will  have  a  deep  sense  of  re- 
sponsibility. He  will  believe  in  the  vitality 
of  truth  and  in  all  that  he  does  and  says  he 
will  be  anxious  to  express  as  much  truth  as 
possible.  His  sense  of  responsibility  and 
his  love  of  truth  will  inevitably  endow  him 
with  diligence,  accuracy  and  discreetness. 


closed  up  after  life's  fitful  fever  is  over." 
The  King,  with  a  smile,  replied,  "Ah!  I 
hope  it  will  be  long  before  you  receive  an 
order  on  my  account." 


COFFIN  SCREWS. 

The  following  story  is  told  by  "  Vulcan  " 
in  the  Ironmonger  :  Over  20  Wolverhamp- 
ton members  of  the  Iron  and  Steel  Institute 
attended  the  recent  meeting  at  Brussels,  and 
at  the  reception  King  Leopold  shook  hands 
with  every  visitor  and  inquired  his  name, 
business  and  place  of  abode.  His  Majesty 
jocularly  remarked  that  Wolverhampton  was 
well  represented.  Addressing  the  facetious 
member  of  a  famous  screw  firm,  the  King 
asked,  "What  do  you  make?"  "Finals," 
was  the  reply.  "  And  what  are  finals  ? "  de- 
manded his  Majesty.  "  Why,"  said  the 
screw  maker,  "  screws  with    which  men  are 


INTRADUISIBLES. 

Le  Moniteur  du  Commerce,  of  Montreal, 
speaks  with  approbation  of  an  article  in  the 
Arena,  by  Dr.  George  Stewart,  who  argues 
that  "it  goes  without  saying"  is  not  a  faith- 
ful translation  of  the  French  phrase  "  cela  va 
sans  dire."  In  expressions  of  this  kind,  says 
Le  Moniteur,  the  verb  "aller"  cannot  be 
translated  as  the  verb  "to  go."  For  in- 
stance, one  would  not  translate  "  comment 
allez  vous  ? "  by  "how  do  you  go?"  any 
more  than  one  would  render  "le  repos  ne 
mevapas"  as  "rest  does  not  go  with  me." 
These  French  expressions  are  untranslat- 
able, concludes  Le  Moniteur  ;  and  suggests 
that  " cela  va  sans  dire"  is  best  expressed 
by  "as  a  matter  of  course,"  or,  more  con- 
cisely, "of  course."  Very  good  Moniteur  ; 
and  how  would  you  express  the  latent  and 
subtle  comprehensiveness  of  kindly  interest 
conveyed  in  the  idiomatic  colloquial  inquiry, 
"How  goes  it?"     Is   this  "intraduisible "? 


WE   ARE    IN    THE   SWIM 
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MINING  IN  CARIBOO. 

MR.  C.  F.  Law  arrived  in  the  city  yes- 
terday from  Cariboo.  Mr.  Law  is 
now  the  manager  of  the  Willow 
River  Mining  Company,  which  is  operating 
on  the  stream  of  that  name  in  the  neighbor- 
hood of  Barkerville.  This  company  is  likely 
to  play  an  important  part  in  the  revival  of 
gold  mining  in  Cariboo,  having  ample 
capital  and  adopting  the  most  approved 
methods  in  carrying  on  its  operations.  Last 
spring  Mr.  Law  took  up  to  Cariboo  a  com- 
plete boring  plant,  which  he  purchased  in 
Chicago,  and,  as  soon  as  the  plant  could  be 
set  up,  boring  operations  were  commenced 
in  order  to  ascertain  the  depth  to  bed  rock 
on  the  company's  property.  After  five  holes 
had  been  bored,  they  struck  the  bottom  of 
the  channel  about  two  weeks  ago  and  found 
rich  pay  dirt  on  the  bed  rock  at  a  depth  of 
only  109  feet.  This  has  caused  quite  an 
excitement  in  the  neighborhood,  local 
miners  claiming  that  bed  rock  would  not  be 
struck  at  less  than  200  to  250  feet.  The 
company  will  immediately  proceed  with  its 
operations.  A  shaft  12  feet  by  4  feet  in  three 
compartments — one  on  either  side  for  the 
pumps — will  be  sunk  and  drifting  be  com- 
menced as  soon  as  possible.  The  bor.ng 
operations  were  begun  on  July  9th,  and  Mr. 
Law  hopes  that  by  January  9th,  or  in  just 
six  months  from  that  time,  the  whole  of  the 
preliminary  work  will  be  completed  and  the 
actual  extraction  of  the  gold  commence. 
The  company  has  been  fortunate  enough  to 
find  the  requisite  machinery  in  Cariboo,  and 
has  thus  saved  two  or  three  months  as  com- 
pared with  what  time  would  have  been  con- 
sumed had  it  been  necessary  to  order  it  and 
sh;p  it  in.  It  will  be  of  interest  to  old  Cari- 
boo miners  to  learn  that  the  machinery  used 
on  the  Vulcan  and  Vancouver  companies' 
claims  on  Lightning  Creek,  has  been  pur- 
chased by  Mr.  Law's  company,  and  will  be 
at  once  removed  to  Willow  Creek.  The  two 
companies  referred  to  extracted  a  large 
amount  of  gold  from  their  claims,  and  it  is 
to  be  hoped  that  the  transfer  of  the 
machinery  will  carry  with  it  similar  good 
luck.  Although  those  two  claims  were 
worked  out  in  1876,  the  machinery  has  been 
kept  in  good  order,  a  man  having  been  paid 
to  attend  to  it,  and  it  is  now  both  convenient 
and  available  for  use  on  the  Willow  River 
mines.  It  includes  a  60-horse-power  engine 
and  hoisting  gear,  a  single  valve  12-inch 
Cornish  pump,  to  be  used  in  sinking  the 
shaft,  and  a  double-action  Cornish  pump 
held  in  reserve.  The  results  shown  in  the 
boring,  Mr.  Law  says,  are  most  satisfactory 
as  regards  the  character  of  the  soil,  the 
ground  being  hard  and  light,  and  no 
"slumbering"  met  with.  In  the  boring  within 
four  feet  of  bed  rock,  an  iron  cap  was  met 
with  and  the  gold  was  got  beneath  it.  All 
the  rich  mines  on  Willow  Creek  had  the 
same  iron  cap,  showing  that  should  the  shaft 
develop  as  well  as  is   to  be  expected  from 


what  was  ascertained  by  the  bore,  the  com- 
pany will  have  as  fine  a  property  as  there  is 
in  Cariboo,  and  that  is  saying  a  good  deal 
in  such  a  rich  district. 

The  advent  of  such  companies  as  that  of 
which  we  have  been  given  some  details,  and 
the  Horsefly  and  Cariboo  companies,  mark 
a  new  era  in  the  history  of  the  famous 
pioneer  mining  district  of  British  Columbia. 
Not  merely  will  such  enterprises  realiie 
large  returns  to  those  who  have  invested 
their  capital  in  them,  but  the  results  of  the 
systematic  exploration  and  prospecting  of 
the  country  by  those  who  have  the  requisite 
capital  and  knowledge,  will  undoubtedly 
result  in  the  development  in  the  mining  in- 
dustry of  the  Province  within  a  few  years 
that  will  bring  with  it  a  period  of  general 
prosperity  which  will  stimulate  enterprise  in 
many  other  directions. — News,  Vancouver. 


the  one  too  big  for  his  place  should  be 
superseded  and  replaced  from  the  multitude 
of  trustworthy  young  men  eager  for  ad- 
vancement. 


EVILS  OF  CARELESSNESS. 

NOTHING  tends  to  bring  an  establish- 
ment into  disfavor  with  the  public 
sooner  than  habitual  carelessness  or 
indifferent  service  behind  thecounter,  remarks 
House-Furnishing  Review.  A  customer  may 
think  that  a  poor  article  is  an  accident  or  a 
high  price  a  mistake,  but  boorishness  or  inat- 
tention is  a  personal  affront  which  she  will 
resent  all  the  more  because  she  has  no  direct 
redress.  The  next  time  she  wants  anything 
she  will  go  to  another  store  for  it,  and 
will  have  a  feeling  of  satisfaction  in  the 
thought  that  her  money  isn't  going  into 
the  hands  of  the  man  who  offended  her, 
particularly  if  she  meets  in  the  second  store 
with  the  deference  due  to  one  who  has 
money  to  spend.  If  she  stops  to  reason 
the  matter  out,  she  will  do  it  thus  :  "  When 
I  have  a  want  to  fill  and  money  to  spend, 
I  represent  in  my  person  the  purchasing 
public  and  am  entitled  to  consideration  as 
a  patron.  To  the  man  whom  I  address, 
my  desires  should  be,  for  the  moment,  of 
paramount  interest,  whether  I  want  to  stock 
an  entire  kitchen  or  to  buy  only  a  few  house- 
furnishing  articles.  I  choose  to  buy  and  he 
is  there  to  serve  me.  I  cordially  dislike  the 
time-server  who  waits  upon  me  with  an 
I-wouldn't-if-I-didn't-have-to  air,  and  the 
little  "  tin  god,"  who  condesctnds  to  fill  my 
need  with  a  manner  that  implies  that  he  is 
rather  above  that  sort  of  thing.  My  order 
is  not  of  much  consequence  to  either  of  them, 
and  the  chances  are  before  I  get  what  I 
need  something  of  more  importance  to 
them  diverts  their  attention  and  I  am  left  to 
await  their  good  pleasure.  It  takes  longer 
than  is  necessary  to  get  what  I  want,  and 
my  self-esteem  suffers  at  their  hands.  Ten 
to  one  their  stock  is  in  bad  shape,  and  if  the 
article  I  want  is  at  all  special  or  out  of  the 
ordinary  I  can  get  no  information  from  them 
about  it."  There  is  a  great  deal  in  this 
kind  of  reasoning,  and  it  is,  beyond  question, 
a  mistake  to  have  such  kind  of  assistants 
about  the  store.    The  indifferent  man  and 


CUSTOMERS'   COMPLAINTS. 
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•  USTOMERS  never  grumbleeither 
to  me  or  my  assistants  without 
make  it  a  stepping-stone  to 
future  business."  This  remark  was  re- 
cently made  to  a  writer  in  Ironmongery, 
London,  by  a  country  ironmonger  who 
was  relating  how  he,  and  some  other  smart 
business  men,  use  the  complaints  of 
customers,  which  occasionally  arise  in 
the  best-regulated  shops,  notwithstand- 
ing the  most  scrupulous  care  taken  to  avoid 
them,  as  a  means  of  getting  increased 
orders  from  the  complainant.  He  ex- 
plained it  thus  :  "  I  have  for  years  estab- 
lished it  as  a  fixed  rule  that  all  complaints 
shall  be  immediately  passed  on  to  me.  I 
then  treat  them  as  matters  almost  as  im- 
portant as  orders.  I  drop  a  letter  or  post 
card  at  once  to  the  man,  saying  that  at  the 
first  opportunity  I  or  one  of  my  men  will 
call  and  thoroughly  go  into  the  matter. 
This  is  promptly  done.  We,  I  must  con- 
fess, sometimes  magnify  our  contrition,  and 
also  our  estimation  of  the  customer's  worth. 
The  rest  is  easily  told  ;  he  is  flattered  by  the 
attention  paid  to  him,  and  with  very  rare 
exceptions  he  is  easily  persuaded  into  part- 
ing with  a  further  order.  This  is  a  species 
of  hunting  up  that  any  ordinary  tradesman 
cap  follow."  Depend  upon  it,  this  man  was 
unquestionably  right.  A  complaint  is  much 
like  a  wound  ;  the  more  it  is  left  to  itself  the 
worse  it  will  become.  Make  it  your  busi- 
ness, your  mark,  your  pleasure,  if  you  like 
to  put  it  that  way,  to  follow  it  to  its  very 
source,  and  let  this  man's  rule  incite  you  to 
overcome  the  incensed  customer  who  has 
left  your  establishment  in  annoyance  and 
anger,  and  so  by  skilful  management  con- 
vert him  into  a  firm  friend.  Surely  iron- 
mongers cannot  object  to  this  easy  method 
of  showing  to  customers  their  anxiety  for 
their  business  and  satisfaction,  and  their 
very  keen  desire  to  make  everything  smooth 
and  comfortable  for  them.  No  indolence 
or  neglect  should  prevent  that  lively  concern 
for  the  people  by  whom  they  live  and  upon 
whom  all  their  good  fortune  depends. 


The  Ontario  Tack  Co, 

Manufacturers  of 

Wire  Nails 

TAGKS,  SHOE  NAILS,  ETC. 


Hamilton. 


Ontario. 

SP 


HARDWARE 


STOVE  PIPE  ELBOWS 

Dampers  of  all  makes.      Lanterns  of  all  makes. 
Stove  Boards — our  own  make — the  best. 


One  Piece 
Four  Piece. 
Six  Piece. 


If  a  traveller  d(  es  not  rill  on  ynu 
from  our  house  let  us  know. 


AND  ALL  LINES  OF  TINWARE. 


THOS.   DAVIDSON    &    CO. 

MOITTEEAL,    QUE. 


THE    LUMBER   TRADE. 

THE  eff.ct  of  the  Wilson  tariff  putting 
lumber  on  the  free  list  is  an  interesting 
subject  just  now  on  both  sides  of  the 
line.  The  interest  which  is  being  taken  in 
it  by  the  lumber  trade  in  the  Western  States 
is  shown  by  an  inquiry  which  has  been  insti- 
tuted in  this  country  by  the  North- Western 
Lumberman,  of  Chicago.  Mr.  John  E. 
Williams,  of  its  editorial  staff,  has  been 
spending  some  days  in  Ottawa  and  other 
lumber  centres,  with  a  view  to  writing  some 
newspaper  articles  on  the  Canadian  trade. 
He  was  in  Toronto  last  week,  and  was  in- 
terviewed by  a  Globe  reporter  as  to  the 
conclusions  at  which  he  had  arrived. 

"  The  opinion  I  have  formed,"  he  said, 
"  is  that  there  will  be  no  appreciable  effect 
from  the  Wilson  (or,  as  I  call  ,t,  the  Gorman) 
tariff.  This  is  owing  to  the  dull  times  in  the 
lumber  business  in  the  United  States.  For 
some  time  before  the  passage  of  the  new 
tariff,  shipments  were  delayed  in  anticipa- 
tion of  the  abolition  of  the  duty.  When, 
therefore,  the  bill  became  law  there  was  an 
abnormal  activity  for  a  few  weeks  until  these 
detained  shipments  had  been  got  out  of  the 
way.  Then  the  trade  fell  to  its  normal 
volume,  and  there  is  now,  as  far  as  I  have 
been  able  to  discover,  only  a  moderate 
movement.  Of  course  that  movement  might 
have  been  smaller  tu'  for  the  removal  of  the 
duty." 

Mr.  Williams  spoke  with  the  predilection 
of  a  Republican,  and  one  who,  as  he  frankly 
admitted,  regarded  the  proposal  of  free  lum- 
ber as  inimical  to  Western  lumber  interests. 
In  all  that  he  was  saying,  however,  he  was 
merely  summing  up  the  opinions  given  him 
by  Canadian  lumbermen.  In  gocd  times  he 
thought  the  Canadian  lumbermen  would  get 
the  extra  dollar,  and  taking  good  and  bad 
times  together,  it  would  be  halved  between 
the  buyers  and  sellers.  Just  now,  on  account 
of  the  dull  times,  if  he  was  to  believe  what 
was  told  him,  the  Canadians  were  not  get- 
ting a  higher  price,  although  no  doubt  they 
were  able  to  sell  more  lumber,  and  perhaps 
after  all,  this  was  as  large  a  degree  of  bene- 
fit as  could  be  expected  under  existing  cir- 
cumstances. 


"I  fancy,"  remarked  Mr.  Williams,  "that 
your  lumbermen  are  not  disposed  to  show 
too  much  eagerness  or  jubilation  over  this 
matter.  They  may  consider  it  wise  not  to 
feed  the  feeling  which  exists  in  some  parts 
of  the  United  States  that  free  lumber  is 
making  Canadian  mills  hum,  or  even  that  it 
is  much  of  a  boon  to  the  trade  in  Canada. 
Perhaps  soma  allowance  must  be  made  for 
this  cautiousness  in  considering  their  opinions. 
At  the  same  time  I  am  of  the  belief,  after 
the  enquir.es  I  have  made,  that  we  rather 
over-estimated  the  importance  of  the  On- 
tario and  Quebec  contributions  to  our  mar- 
ket. When  you  consider  that  the  total  ex- 
port to  the  United  States  from  these  pro- 
vinces in  the  year  ending  June  30,  1893, 
was  only  747,710,000  feet  and  the  total  ex- 
port only  something  over  a  billion  feet,  white 
the  Chicago  market  alone  handles  annually 
two  billion  feet,  you  will  see  that  the  effect 
upon  the  trade  of  ihe  United  States  cannot 
be  very  disturbing. 

"  I  inquired  of  some  of  the  Ottawa  lumber- 
men whether  ihey  were  not  looking  for  some 
trade  in  dressed  lumber.  But  they  seem  to 
be  in  doubt  as  to  the  fate  of  the  dressed 
lumber  part  of  the  new  tariff  if  the  Repub- 
licans win  at  the  next  election.  In  the 
meantime,  while  the  uncertainty  1  ists,  they 
do  not  care  to  incur  the  expense  necessary  to 
push  that  part  of  the  trade.  For  myself  I 
think  there  is  good  cause  for  caution,  and 
that  dressed  lumber,  as  it  was  more  than 
your  lumbermen  expected,  will  be  lound  to  be 
more  than  will  meet  the  approval  of  the  next 
Government  in  power  at  Washington.  As 
for  sawn  lumber,  it  is  a  raw  material,  and  in 
symyalhy  with  the  general  feeling  favorable 
to  the  free  entry  of  raw  products  the  Repub- 
licans wou'd  have  put  it  on  the  free  list,  and 
now  will  leave  it  there." 


WITH  A  MORAL. 


A  story  is  told  in  the  E'ectrical  Review 
which  shows  how  even  the  greatest  inven- 
tions are  sometimes  regarded  by  those  who, 
afterward,  are  forced  to  realize  their  value. 
When  George  Westinghouse,  Jr.,  invented 
his  air-brake,  he  took  it  to  Comodore  Van- 
derb  It  in  the  hope  of  getting  him  sufficiently 


interested  in  it  to  adopt  it  on  the  New  York 
Central  Road.  The  old  Comodore  went 
right  on  with  his  correspondence  while 
Westinghouse  explained  how,  by  an  air 
pressure  of  30  pounds  to  the  square  foot,  the 
brake  was  applied  by  the  engineer,  and 
when  he  finished  he  waited  patiently  for  the 
verdict.  The  old  Comodore  raised  his  head 
long  enough  to  jerk  out  :  "What's  that  you 
say  about  air  ?  " 

Westinghou-e  told  him. 

Looking  him  steadily  in  the  face,  the  old 
man  leplied   in    freezing  tones  :  "That  wiil 

do  ;  I  have  no   ime  to  waste  with  a  d d 

fool." 

Then  Westinghouse  went  to  President 
Tom  Scott,  of  the  Pennsylvania  Railroad, 
and  so  impressed  him  that  the  road  adopted 
the  brake.  Other  roads  followed  suit  and 
the  inventor  soon  achieved  fame  and  fortune. 
When  that  tircn  hid  arrived,  he  one  day  re- 
ceived a  letter  (rom  Comodore  Vanderbilt, 
asking  him  to  call  at  the  Central's  office. 
Mr.  Westinghcuse's  reply  was  terse  and  to 
the  point.     He  simply  wrote  : 

"  I  have  no  time  to  waste  with  a  d d 

fool." 


VALUE  OF  FOREIGN  COINS. 

The  Director  of  the  Mint  at  Washington 
has  estimated  and  the  Secretary  of  the 
Treasury  has  proclaimed  the  value  of  foreign 
coins,  as  required  by  Section  25  of  the  Act 
of  August  28. h,  1894.  The  changes  made 
are  as  follows  : 

V-,h'e 

July  1, 

1894. 

Boliviars  of  Bolivia     457 

Peso  ot  Central  American  States 457 

Shanghai  tael  of  China  676 

■  753 


Haikwan  tael  of  China  , 
Tien-Tsin  tael  ot  China  . 

Chee-Foo  tael  of  China 

Peso  of  Colombia 457 

Sucre  of  Ecuador .4^7 

Rupee  of  India 217 


Yien  of  Japan 
Dollar  ot  Mexico  .. 
Sol  of  Peru     .. 
Rouble  of  Russia 
Mahbub  of  Tripoli 

The   estimate 
countries  havin, 


•  493 
497 
•457 

3f6 

•4'3 


Value 
Oct.  1, 
1894. 
.464 
.464 
.685 
.763 
•727 
•7i7 
.464 
.464 
.227 
.500 
.504 
.464 
■37t 
.418 


ot  the  value  of  coins  of 
a  single  silver  standard  is 
made  up  on  the  avi  rige  price  of  silver  for  the 
three  months  ending  Sept.  29th,  1894,  viz.: 
$0.64127.  There  have  been  added  to  the  list 
the  Tier.-Tsin  and  Chee-Foo  tatls  of  China 


10 


HARDWARE 


THE  BOWMAN  FAILURE. 

THE  Bowman  Hardware  and  Sporting 
Goods  Co.,  of  Hani'ton,  whose  finan- 
cial difficulties  were  announced  last 
week,  have  since  assigned.  E.  H.  Ambrose 
and  C.  S.  Scott  are  the  assignees. 

Hardware,  it  will  be  remembered,  last 
week  stated  that  the  mortgagee  for  $22  coo, 
T.  W.  Lester,  had  taken  possession,  but  ap 
injunction  was  issued 'he  following  day  by 
Adam  Hope  &  Co.,  and  the  mortgagee  was 
compe  led  to  discontinue  the  sale  of  the 
goods.  "Besides  stopping  the  sale  by  in- 
junction, the  writ  was  for  the  purpose  of 
having  the  chattel  mortgage  declared  in- 
valid, it  being  alleged  that  the  mortgage 
was  a  fraud  on  the  creditors.  It  is  said  that 
if  the  case  gets  into  the  courts,  which  at  pre- 
sent seems  probable,  there  will  be  some  in- 
teresting developments  in  connection  with 
it."     The  petition   is  returnable  October  22. 

No  figures  have  yet  been  adduced  giving 
the  firm's  liability,  but  it  is  sai  1  that  the 
assignees  claim  that  there  will  be  a  surplus 
of  <bout  $20,000. 

The  principal  creditors  of  the  company 
are  Old  Country  firms,  but  Adam  Hope  & 
Co  ,  Joseph  Hoodless  &  Son,  and  the  Green- 
ing Wire  Cloth  Co.  are  also  understood  to 
be  creditors. 

The  principal  stockholders  in  the  Bow- 
man Co.  are  Win.  Bowman,  J.  W.  Bowman, 
Alex.  McLaughlin  and  J.  B.  Young. 

A  meeting  of  the  creditors  will  be  held 
Oct.  25th,  and,  judging  from  the  hints  that 
are  being  thrown  out,  it  will  be  lively. 


SECURING  PROMPT  PAYMENTS. 

TO  induce  customers  to  pay  up  pro  rptly 
by  the  offer  of  cash  discounts  is  emin- 
ently desirable,  as  we  have  frequently 
urged  in  ou  columns,  and  although  it  is  dif- 
ficult of  achievement  no  wise  effort  should  be 
spared  in  this  direction.  A  combination  of 
constant  attention  and  close  watching  is 
necessary  to  achieve  the  enviable  distinction 
of  realising  in  the  quickest  time  on  the  goods 
not  paid  for  at  the  time  they  are  sold. 
"  Wenton,"  writing  on  the  subject  in  a  con- 
temporary, mentions  some  methods  for  ob- 
taining prompt  payments,  some  of  which 
may  be  new  to  ironmongers  in  some  parts 
of  the  country,  and  they  should  be  stu  ied 
with  interest  by  our  readers,  who  may  get  a 
hint  which  will  be  useful  to  them  in  their 
business  and  locality.  Went  n  writes  as 
follows  : — 

"With  all  that  can  be  said  for  or  against  Ion,' 
time  credits  many  have  looked  upon  them  as 
an  evil  which  could  only  be  endured  ev  n  in 
the  w  rst  forms  because  of  the  utter  impossi- 
bility of  shortening  up  the  time  so  as  to  make 
it  within  the  limit  usually  called  time.  Yet 
the  short  time  sales  are  so  desirable  that 
many  manufacturers  have  made  a  practice 
for  many  years  of  occasionally  offering  extra 
inducements  for  it  in  the  way  of  cash  dis- 


counts, a  practice  much  more  generally  in 
vogue  this  season  than  ever  before,  as  the 
exceptional  may  almost  be  said  now  to  be 
the  common  discount. 

"  More  would  offer  such  liberal  discounts 
were  it  not  for  the  feelling,  verified  by  ex- 
perience to  a  certain  degree,  that  those  who 
have  the  hrift  and  enterprise  to  avail  them- 
selves of  the  discounts  would  do  so  even  if 
the* were  small,  and  that  the  increased  per- 
centage is  virtually  thrown  away. 

"  Irrespective  of  the  amount  6f  the  cash 
discount,  there  is  a  great  deal  that  may  be 
done  by  the  seller  and  his  agents,  clerks, 
and  accountants  towards  inducing  the  buyer 
to  avail  himself  of  it.  For  instance,  where 
goods  are  sold  with  the  cash  discount  date 
set  for  October  1,  a  large  percentage  of  the 
buyers  will  overlook  the  fact  that  they  can 
save  the  percentage  by  paying  at  that  time, 
untill  it  is  too  late  for  them  to  raise  the 
amount  ot  money  necessary  to  enable  them 
to  meet  their  bills  which  mature  on  that  date 
and  also  provide  for  the  saving  which  can 
be  effected  by  discounting  the  other  bills. 

"  A  statement  of  account,  showing  when 
the  amount  is  due,  and  a  notification  that  if 
it  is  remitted  by  August  1  there  will  be  a 
saving  of  such  and  such  a  per  cent.,  will  go 
a  long  way  towards  bringing  it  to  the  mem- 
ory of  the  cu  tomer.  The  bookkeeper  and 
cashier  may  feel  that  they  rre  risking  giving 
offenr e  to  the  purchaser  by  sending  such  a 
statement,  but  a  neat  little  explanation  will 
obviate  any  chance  of  misunderstanding,  and 
at  the  same  time,  in  not  a  few  instances, 
make  the  buyer  feel  that  the  seller  s  not 
wholly  selfish  in  his  desire  to  have  the  bills 
paid  at  that  time,  but  while  looking  sharply 
after  h  s  own  interests  doe>  not  forget  that 
those  of  his  customer  are  indirectly  his  own. 

"  Another  method,  and  one  which  is  re- 
garded bv  many  as  being  les>  commendable, 
is  immediately  after  the  date  of  discounting 
to  write  to  all  who  have  not  availed  them- 
selves of  it,  stating  that  if  they  will  remit 
within  such  a  number  of  days  they  will  still 
be  allowed  the  discount,  provided  they  pay 
interest  on  "the  net  amount.  This  is,  of 
course,  undesirable  where  the  customer  is 
apt  to  form  the  impress  on  that  the  only 
object  of  the  regular  price  is  to  bleed  him 
for  a  little  more  than  the  fair  amount,  and 
that  the  cash  discount  shows  what  that 
amount  really  is.  Yet  with  all  the  cranks 
and  'isms'  to  be  met,  many  a  customer 
would  never  dream  of  such  a  conclusion, 
while  those  who  take  it  on  that  ground  might 
take  it  on  other  grounds  with  or  without  any 
special  offer. 

"Another  use  of  the  cash  discount,  as  an 
incentive  to  prompt  payment,  can  be 
obtained  where  there  are  past  due  accounts 
which  should  be  cleared  before  the  allow- 
ance of  nny  such  discount.  In  anticipation 
of  the  discount  time  there  is  sometimes  an 
excellent  opportunity  to  urge  this  phase  of 
the  matter,  and  by  presenting  the  matter 
tactfully  often  pirtial  payments  can  be 
secured  in  advance  of  the  discount  dates,  on 
the  older  matters,  by  those  who  are  hopeful 
of  paying  in  full  and  clearing  the  whole  up 
with  the  allowance  that  the  discount  would 
obtain  for  them. 

"  Prompt  payment  is  desirable,  urgently 
so,  but  the  price  of  it  is  eternal  vigilance 
from  year's  end  to  year's  end,  to  induce  the 
customer  to  buy  with  a  stipulated  time  for 
case  discounts,  then  to  gradually  educate 
them  to  that  point,  where  they  will  be  pre- 
pared for  the  payment  in  due  time."    • 


THEY  SELL 


AT  SIGHT. 


There  are  hundreds  of  people  in  search  of 
a  stove  to  heat  some  room  or  parlor  where, 
for  one  reason  or  another,  it  is  not  con- 
venient or  possible  to  use  coal  or  wood. 
Show  any  such  one  of  the  new  "  Puritan" 

OIL  HEATERS 

and  your  sale  is  as- 
sured. 

They  throw  out  an 
immense  heat,  are 
entirely  free  from 
smell,  and  are  very 
attractive  in  appear- 
ance. 

They  are  in  no 
way  an  experiment, 
as  there  are  thou- 
sands of  them  now 
in  successful  opera- 
tion throughoutthe 
U.  S.  and   Canada. 

WRITE    FOR    CATALOGUE. 


IVPDONALD  &  WILLSON 

Canadian  Agents, 

187  Yonge.  St,  Toronto. 

Canada  Iron  Furnace  Co.,  Ltd, 

Manufacturers  of 

CHARCOAL  PIG   IRON 

MONTREAL. 

brand  "C.  I.  F."Tffi  RIVERS 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO.  E.  DRUMMOND, 

Managing  Director  and  Treasurer 

New.     Clean.     Good. 


MEAT  CUTTER 

White  £nauielled  Inside  and 
Ui'mvii  Japanned  Outside. 

H.    BOKER,       Manufacturer. 

For  sale  by  leading  houses. 


HARDWARE 
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Spark  Guards 

Brass  and  blued,  open  or  closed  top.     Standard  sizes  in  stock  ;  special  sizes  made  to  order. 

Barrel  Cinder  Sifters 


«Swftt%5Swwx>ooowJw 


Full  line  in  stock. 


Manufactured  by 


The  B.  Greening  Wire  Co.,  Ltd., 

HAMILTON,  CANADA 


WRITE    FOR   CATALOGUE. 


TRADE  CHAT. 

SOME  of  the  directors  of  the  Hamilton, 
Grimsby  and  Beamsville  Railway  took 
a  trip  over  the  road  last  week.  The 
formal  opening  will  take  place  about  Octo- 
ber 20th. 

The  Sydenham  Glass  Co.,  Wallaceburg, 
is  applying  for  a  charter 

The  Seaforth  Electric  Light,  Heat  and 
Power  Co  ,  Ltd.,  has  been  incorporated. 

A  charter  of  incorporation  has  been  ob- 
tained by  the  Ontario  Wind  Engine  and 
Pump  Co.,  Ltd. 

A  number  of  Quebec  capitalists  are  apply- 
ing for  letters  patent  10  enable  them  to  run 
an  electric  railway  in  that  city. 

Kemptville  citizens  have  decided  not  to 
give  a  bonus  of  $6,000  to  an  Ottawa  man  to 
start  a  factory  in  the  former  place. 

The  b'cycle  clubs  of  Toronto  have  decided 
to  ask  the  Dominion  Government  to  enact 
special  penalties  for  bicycle  stealing. 

The  Citizens  Gas  Control  Co.,  Ltd.,  Mont- 
real, F.  C.  Henshaw,  President,  has  regis- 
tered a  declaration  of  its  incorporation. 

Welsh  manufacturers  have  offered  the 
British  tin  plate  who  went  to  America,  free 
transportation  and  employment  if  they  re" 
turn. 

How  is  this,  from  Coleridge,  for  a  des- 
cription ?  "  It  was  dark  ;  it  was  pitchy  dark 
— so  dark  that  the  very  cats  ran  against  each 
other." 

The  purchase  of  the  St.  Thomas  Street 
Railway  by  the  Everett  syndicate  has  been 
completed.  The  new  owners  took  posses- 
sion yesterday. 

An  iron  box  containing  a  metal  plate  has 
been  unearthed  among  the  ruined  temples  of 
Upper  Egypt  which  scientists  declare  was  a 
camera  and  lens. 

A  Canadian  patent  has  been  granted  to 
Wm.  Anthiale,  of  London,  for  a  pipe  mould 
for  the  manufacture  of  concrete  stone  cul- 
vert and  sewer  pipe. 

Some  of  the  English  as  well  as  the  Ger- 
man cutlers  are  making  razors  by  the  drop 
forge  method.  In  this  way  a  remarkably 
cheap   razir   can    be   produced,  but   as  the 


quality  of  the  work  in  so  fine  a  piece  of  cut- 
lery has  to  be  considered,  the  remark  of 
Ruskin  that  there  is  "  no  such  thing  as 
cheapness "  would  seem  to  apply  in  this 
instance. — Ex. 

Louis  Vermette,  contractor,  Montreal,  has 
assigned  on  demand  of  Herbert  Sanche,  ad- 
vocate. Liabilities  about  $5,000.  Principal 
creditors:  J.  B.  Vermette,  $1,860;  Cyrille 
Gervais,  $1,512. 

H.  L.  Bloss,  one  of  the  traveling  repre- 
tentatives  of  the  Standard  Oil  Co.,  will 
shortly  take  up  his  headquarters  for  the 
company  at  Regina.  Mr.  Robt.  Barclay 
will  take  Mr.  Bloss'  place  in  the  city  and 
district. 

Henry  Banwell,  the  Page  Woven  Wire 
Fence  Co.'s  representative  for  Essex  County, 
has  gone  with  a  gang  of  men  to  St.  Hya- 
cinthe,  Quebec,  to  erect  72  miles  of  fence 
ordered  from  the  Page  Co.  by  a  railroad 
company. 

The  store  of  John  Ruettel,  merchant,  Kin- 
cardine, was  damiged  to  the  extent  of 
$4,000  early  Tuesday  by  fiie.  Mr.  Ruettel 
has  $1,700  insurance.  The  building  is 
owned  by  the  Merchants'  Bank  of  Canada 
and  insured  in  full. 

The  use  of  crushed  coke  as  a  fuel  is  ex- 
tending. It  costs  less  than  anthracite,  and 
is  said  to  give  equally  good  results  without 
producing  as  much  smoke.  It  can  be  used 
in  any  form  of  heating  or  cooking  apparatus 
without  changing  the  grate. 

D.  B.  McNab  &  Co.,  Ingoldsby,  have 
their  saw-mill  finished  and  ready  to  run, 
a  great  improvement  on  the  old  one. 
Bruin  came  to  see  it  was  finished  in  good 
order  and  was  seen  in  the  mill-yard  inspect- 
ing it,  when  she  was  chased  by  Messrs. 
Pringle  Bros.Jinto  A.  Hull's  wood  and  shot; 
she  was  in  good  order  and  a  large  bear.  A 
Pringle  afterwards  shot  at  a  cub,  but  lost  it. 
— Warder. 

On  account  of  the  recent  robberies  the 
Pacific  Express  Co.  has  a  notice  posted  in 
the  offices  throughout  the  territory  to  the 
effect  that  it  will  not  receive  any  money  or 
valuables  for  transportation,  nor  issue  any 
money  orders  until  further  notice.  There  is 
a  report   that   all    Pacific  express   offices  in 


the  territory  are  to  be  discontinued.  This 
is  a  sad  commentary  on  the  boasted  civiliza- 
tion obtaining  in  the  United  States. 

The  corporation  of  St.  John  has  passed  a 
by-law  making  more  rigid  the  regulations 
regarding  nuisances  on  the  streets,  such  as 
awnings,  projecting  signs,  etc.  Hencefor- 
ward projecting  or  extension  signs  will  not 
be  tolerated,  and  awnings  must  be  at  least 
seven  feet  above  the  footpath.  The  penalty 
of  infringement  is  $1  per  day. 

In  the  case  of  R.  C.  Jamieson  and  A.  F. 
Higginson  (the  Bayles  Manufacturing  Co.), 
Montreal,  against  Pierre  Pepin,  Judge 
Doherty  has  awarded  plaintiff  $29966,  the 
amount  of  their  action.  The  action  was  for 
goods  sold.  Pepin  pleaded  that  it  had  been 
stipulated  that  he  should  have  a  delay  of 
four  months  to  pay.  The  court  held  that 
the  preponderance  of  evidence  was  against 
Pepin.     Judgment  accordingly. 

Thos.  McClay's  mill,  Woodstock,  was 
entered  some  time  during  Saturday  night, 
an  entrance  having  been  effected  into  the 
office,  and  $14.50  extracted  from  the  drawer 
of  the  safe.  Besides  the  money  sto'en  there 
are  a  number  of  papers  and  pass  books 
missing.  On  the  door  of  the  iron  safe  was 
scratched  the  following  :  "  Walter  Peters  is 
the  name  of  the  man  who  robbed  this  safe." 

Marie  Desneiges  Marcoux,  Quebec,  doing 
business  as  a  hardware  merchant  here  under 
the  name  of  Noel  &  Cie.,  has  assigned, 
with  assets  of  $5,325  and  liabilities  $16,000. 
The  principal  Montreal  creditors  are  Caver- 
hill,  Learmonth  &  Co.,  $823  ;  Canadian 
Paint  Co.,  $422 ;  Crathern  &  Caverhill, 
$232 ;  McCaskill,  Dougall  &  Co.,  $195  ; 
Rolland  &  Frere,  $166.  Mr.  G.  Darveau 
has  been  appointed  provisional  guardian, 
and  the  meeting  of  creditors  was  held  on  the 
18th  inst. 

There  must  be  something  in  the  Atha- 
basca oil  country  for  a  syndicate  including 
one  Toronto  capitalist  offered  the  Dominion 
Government  $100,000  for  the  monopoly  of 
the  oil  district  not  many  months  ago.  If  the 
oil  is  found  in  large  quantites,  as  there  is 
every  reason  to  expect,  Canada  will  own 
the  largest  oil  fields  in  the  world,  and  we 
will  be  able  to  supply  oil  from  Athabasca  to 
Manitoba,  British  Columbia  and  the  Pacific 
States  of  the  Union. — Petrolia  Advertiser. 
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MONTREAL    MARKETS. 

Montreal,  Oct.  19,  1894. 

HARDWARE. 

THE  movement  of  general  hardware 
from  second  hands  is  on  the  increase 
in  all  lines  of  goods  which  are  usually 
in  demand  at  this  season,  but  in  other  lines 
an  unsettled  feeling  regarding  values,  though 
it  has  the  tendency  to  lower  figures,  is  caus- 
ing uncertainty  among  dealers.  Jobbers, 
however,  are,  it  is  understood,  taking  full 
advantage  of  the  competition  to  place  orders 
for  supplies  ahead  of  the  cut  rates.  Cut 
nails  have  hitherto  been  the  principal  cause 
of  complVint,  but  this  week  reports  from 
their  travelers  to  Montreal  jobbing  houses 
are  to  the  effect  that  Western  jobbers  are 
ignoring  the  best  rate  on  smooth  wire  right 
and  left.  As  there  is  an  agree nent  in  this 
between  the  makers,  the  Montreal  houses 
will  no  doubt  take  steps  to  bring  the  matter 
before  them.  In  other  lines  values  rule  fairly 
steady,  and  there  is  a  good  brisk  movement 
passing  at  the  moment  in  cutlery,  sporting 
goods,  winter  goods,  skates  and  tools.  Pay- 
ments still  give  cause  of  complaint. 

Wire — The  demand  for  wire  heie  has 
been  quiet,  but  reports  from  Montreal 
travelers  now  in  the  West  state  that  the 
Western  j  ibbing  houses  are  completely  ig- 
noring the  price  list  and  offering  all  kin  Is  of 
smooth  wire  at  cut  rate'. 

Rope— Theri  has  been  a  gcol  average 
movement  in  rope  and  cordage,  and  prices 
are  steady.  We  quote  :  Sisal  at  7  to  7}4c. 
for  7-16  in.  and  upwards,  and  14c.  for  deep 
sea  line.  Pure  Manilla,  9%c.  for  7-16  in. 
and   upwards,  9%"c.  for  smaller  sizes. 

Cutlery — There  is  a  good  brisk  move- 
ment in  both  table  and  pocket  cutlery,  the 
demand  for  which  is  well  maintained. 

Sporting  Goods— Activity  in  guns,  r  fles 
and  ammun  tion    continues    unabated    and 


the  week's  turnover  has  been  fully  equal  to 
that  of  last. 

Winter  Goods— Demand  for  sleigh  bells 
is  showing  a  satisfactory  expansion.  Every 
order  now  coming  in  asks  for  a  good  quota 
of  these  goods. 

Skates — There  has  been  a  remarkably 
active  demand  for  these  during  the  past 
week  and  the  aggregate  turnover  must 
mean  thousands  of  pairs  since  the  date  of 
last  writing.  These,  in  fact,  have  been  the 
most  active  line  of  general  hardware  this 
week,  as  a  glance  at  the  orders  laid  out  in 
the  warehouses  plainly  demonstra'es. 

CUT  Nails — Prices  on  these  are  nomin- 
ally quoted  still  at  $1.75,  but  it  is  an  open 
secret  that  buyers  can  fill  their  wants  for  less 
money.  Aitention  was  called  to  this  fact 
some  weeks  ago,  and  the  unsettled  dispos- 
ition has  only  become  more  marked.  The 
fact,  instead  of  inducing  a  freer  movement, 
is  creating  uncertainty  among  buyers.  As 
low  as  $1.60  has  been  mentioned. 

Wire  Nails — There  is  a  fair  jobbing  de- 
mand for  wire  nails,  and  though  no  cutting 
is  noted,  some  traders  aver  that  if  jobbers 
are  successful  in  ignoring  the  agreement  on 
wire,  it  will  not  be  long  before  they  will  be 
doing  so  on  wire  nails  as  well. 

Hore  Nails — There  is  a  good,  brisk  de- 
mand for  horse  nails,  the  movement  on 
which  is  on  the  increase. 

Tacks — The  tack  market  continues  quiet 
— in  fact,  dull. 

Ware — There  is  only  a  fair  business 
doing  in  ware. 

Chain — Coil  chain  and  cow  ties,  especi- 
ally the  latter,  continue  quite  active. 

Tools — More  activity  has  been  to  note  in 
tools  during  the  week,  notably  in  the  de- 
mand for  carpenters'  tools,  planes,  adzes, 
levels,  etc.  Axes  and  axe  handles  have  also 
been  gong  out  quite  freely. 


Plumbing  Supplies,  Etc.— Nothing  to 
report  in  this  line  of  moment. 

Horseshoes — Both  steel  and  iron  horse- 
shoes have  experienced  a  good  demand  dur- 
ing tbe  week. 

Hinges— The  activity  that  has  ruled  for 
the  past  month  in  these  is  still  well  main- 
tained, and  T,  strap  and  barn-door  hinges 
have  been  moving  freely. 

Clothes  Wringers— There  is  only  a 
quiet  demand  to  report  for  these. 

Lead  Pipe — Nothing  to  report  and  dis- 
counts unchanged. 

Tar,  Etc. — The  firm  feeling  noted  in  our 
last  in  resins  materialized  at  the  close  of 
last  week  in  an  advance  of  25c,  and  values 
are  firm  in  tone  at  the  higher  level.  We 
now  quote  :  Resins,  $3  to  $5.50  as  to 
brand;  coal  tar,  $3.25  to  $3.7 5  ;  cotton 
waste,  5  to  7c.  for  colored  and  7  to  10c.  for 
white  ;  oakum,  sX  to  7}ic,  and  cotton  do. 
10  to  12c. 

Turpentine — The  continued  firmness  at 
primary  markets  has  up  to  the  date  of  this 
writing  failed  in  having  any  effect  on  spot 
values  of  turpentine,  which  we  still  quote  at 
44  to  45c  ,  but  it  may  ^o  higher. 

Cement — There  is  no  change  in  the  ce- 
ment market,  which  we  quote  as  before 
at  $1.95  to  $2  for  English,  and  $1.85  to  $1.90 
for  Belgian. 

Firebricks — There  is  nothing  new  to 
report  in  firebricks.  Business  is  quiet  and 
prices  unchanged  at  $15  to  322  per  1,000  as 
to  brand. 

METALS. 

The  week  has  witnessed  no  improvement 
in  the  heavy  iron  and  metal  market,  while 
the  unsettled  feeling  of  values  on  many 
leading  lines  to  which  reference  has  been 
made  from  time  to  time  previously,  has  con- 
tributed to  a  still  more  unsatisfactory  state 
of  affairs.  The  most  striking  example  of 
this  is  bar  iron,   and  matters  are   in  such  a 


THE  SPLENDID  on  heater 

Will  heat  a  room  20  feet  square. 


No  soot.     No.  smoke.     No  odor. 
Requires  no  more  care  than  an  ordinary  lamp. 
Just  the  thing  before  the  stove  or  furnace  is  started. 
We  can  supply  a  three-hole  extension  top,  making 
it  a  perfect  oil  stove. 


The  McClary  Mfg.  Co, 

LONDON--TORONTO--MONTREAL 
WINN I  PEG—VANCOUVER. 
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l.  BENJA 


1 


26,  28,  30  Front  Street  West 


&C0. 


ENGLISH    HOUSE 


SAMUEL,  SONS  &  BENJAMIN 

164  Fenchurch  St.,  London,  E.C. 


. . . .  Toronto 


SLEIGH  BELLS,        SHAFT  GONGS,  Etc. 

SNOW  SHOVELS,  Wood  and  Steel. 
SKATES,  "ATHLETIC." 

SKATE   SHARPENERS,   "BANNER." 
CINDER  SIFTERS,   M.L.S.  and  ordinary. 

The  TORONTO  RADIATOR  MFG.  CO.  Ltd. 

TORONTO    ■    ONTARIO 


LARGEST  manufacturers  under 
the  British  Flag 

SAFFORD  «"  RADIATORS 


FOR 


Hot  Water  and  Steam  Heating 

Bolts 
Packing 
Leaky  Joints 

GREATEST  VARIETY  OF  PATTERNS  AND 
LARGEST  STOCK  IN  CANADA 


The  only  Radiator  on  the  market  embodying  all  latest  Improvements  in  Art  and  Mechanics. 
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Eastlake  Steel  Shingles 

FIRE,  LIGHTNING 
AND  STORM-PROOF 

Beware  of  Cheap  Imitations.        Special  Prices  to  the  Trade. 


Metallic  Roofing  Co.,  Ltd., 


MANUFACTURERS, 


84  to  90  Yonge  St.,  TORONTO 


MONTREAL  MARKETS— Continued 

state  that  buyers  hardly  know  what  to  ask. 
Values  on  all  other  lines  of  iron  and  metals, 
with  the  single  exception  of  pig  iron,  show 
the  same  easy  disposition.  This  accommo- 
dating feeling,  strange  to  say,  does  not  ap- 
pear to  induce  any  freer  demand,  for  buyers 
continue  as  cautious  as  ever,  and  it  would 
seem  as  though  they  had  the  impression 
that  they  can  secure  even  better  terms  by 
holding  off.  It  is  hardly  possible,  however, 
with  navigation  approaching  its  close,  that 
we  will  see  much  lower  prices. 

Pig  Iron — The  pig  iron  market  presents 
the  only  genuine  firm  spot  in  the  heavy  iron 
trade.  In  fact,  it  is  doubtful  if  supplies 
could  be  had  on  as  favorable  terms  as  a 
week  ago,  for  we  know  of  15-ton  lots  of 
Nova  Scotia  pig  having  been  placed  at  an 
advance  of  25c.  per  ton,  and  accordingly 
quote  our  range  higher.  Scotch  pig  is 
scarce  and  firm  as  ever,  except  that  some 
forced  s^les  of  Carnbroe  were  made  re 
wharf  at  $18.50  for  No.  1.  This  sale,  how- 
ever, is  hardly  a  fair  criterion,  and  we 
quote  ex  store  :  Summerlee  and  equal 
brands,  $21  ;  Carnbroe  and  Eglinton,  $19  to 
$19.50;  Ferrona,  $17.25  to  $18;  Siemen's, 
No.  1,  $17.25  to  $18. 

Bar  Iron — Prices  are  so  unsettled  on 
this  article  that  buyers  hardly  know  what  to 
do.  However,  though  $1.70  is  still  the 
nominal  price,  it  would  be  ridiculous  to  give 
it  as  the  market  basis.  Sales  have  been 
made  away  below  that.  In  one  case  that 
came  under  our  notice  the  seller  refused  to 
sell  at  $1.65, and  the  buyer  had  no  difficulty  in 
filling  his  order  which  was  for  a  round  lot  at 
a  substantial  concession  on  that  price.  Ac- 
cordingly we  quote  $1  65  as  a  fair  market 
basis. 

Tin  Plate — There  is  an  easy  tone  in  this 
article  though  no  quotable  change  can  be 
cited.  We  quote  cokes,  $2.75  to  $3,  and 
charcoal,  $3.35  to  $4. 


Terne  Plate — Nothing  special  to  re- 
port in  these,  quotations  for  which  can  be 
repeated  at  $5.75  to  $6.25. 

Canada  Plate — These  rule  easy  in  tone 
at  the  decline  noted  in  our  last.  Business 
has  been  effected  on  moderate-sized  lots  at 
$2.05,  so  that  our  range  of  last  week  ($2.05 
to  $2.15,  as  to  grade)  is  a  fair  one. 

Ingot  Tin— There  is  no  life  in  this  line 
which  we  quote  unchanged  at  18  to  i8>^c. 

Copper — Cables  are  rather  easier  on 
copper,  but  there  is  no  change  here,  and 
very  little  business  doing  at  9^  to  10c. 

Lead — Quiet  but  rather  steadier  as  to  its 
range  at  $2.75  to  $2.85,  for  nothing  could 
be  had  this  week  under  the  inside  figure. 

Spelter — Dull  and  featureless  at  $4.50 
to  $4-75- 

Zinc  Sheets — Business  dull  and  prices 
the  same  at  $4.75  to  $5. 

Antimony — There  is  no  change  in  anti- 
mony, which  is  quiet  at  10  to  12c. 

Steel — An  ordinary  movement  to  report 
with  prices  unchanged  since  our  last. 

Hoops  and  Bands — No  great  change  to 
note,  but  round  lots  have  been  placed  some- 
what lower,  and  we  quote  $2.25  to  $2.30  as 
to  quantity. 

Galvanized  Iron  —  Stocks  of  these  in 
jobbers'  hands  are  large  and  there  is  little 
doing  in  a  large  way.  No  change  is  to  note 
in  prices  which  we  quote  as  follows  :  4X  to 
4^c.  for  ordinary  brands;  Morewood,  5^  to 
6c. ;  tinned  sheets,  coke,  No.  24,  6  to  6%c. ; 
No.  26,  6yi  to  6%c,  with  the  usual  extra 
for  larger  sizes. 

GLASS. 

Prices  in  window  glass  are  firm   on  the 
basis  of  $1.25  for  first   break,  as  a  result  of 
the    compromise  of    the    trade   last   week. 
Putty  in  bulk  is  quoted  at  $1.85. 
PAINTS  AND  OILS. 

The  advance  noted  last  week  in  the  price 
of  linseed  oil  is    firmly   maintained,  and   a 


fair  demand  his  been  experienced.  En- 
quiry for  paints  and  leads  also  is  picking 
up.  We  quote :  Choice  brands  white 
lead,  Government  standard,  $4  75  ;  No. 
1,  $4.50  ;  No.  2,  $4.25  ;  No.  3,  $4;  No.  4, 
$3.75 ;  dry  white  lead,  4^c. ;  red  lead,  pure, 
4^c;  do.,  No.  1,4c;  zinc  white, pure,  $7.25  ; 
No.  1,  $6.25  ;  No.  2,  $5.25;  linseed  oil, 
raw,  57c,  boiled,  60c;  seal  oil,  40  to  45c. 

CHEMICALS    AND    DYESTTJFFS. 

The  demand  in  this  line  though  limited 
to  small  lots  is  showing  an  increase  in  its  ag- 
gregate volume,  and  the  week  has  been  fairly 
satisfactory  one.  We  quote  as  follows  : 
Bleaching  powder,  $2.50  10  $2  75  ;  bicarb 
soda,  $2.25  to  $2  35  ;  sal  soda  70  to 
75c.  ;  carbolic  acid,  lib.  bottles,  25  to 
30c.  ;  caustic  soda,  60  per  cent.,  $2.15 
to  $2  75  ;  ditto,  70  per  cent.,  $2.40  to  $2.50  ; 
chlorate  of  potash,  20  to  22c;  alum,  $1.40  to 
$1.50  ;  copperas,  75  to  80c.  ;  sulphur  flour, 
$1.75  to  $2.00  ;  ditto  roll,  $2.00  to  $2.10  ; 
sulphate  of  copper,  $4.50  to  $500;  white 
sugar  of  lead,  Tl/Z  to  8^c.  ;  bicarb,  potash, 
10  to  12c.  ;  sumach,  Si<  ily,  per  ton,  $75  to 
$80;  soda  ash,  481050  per  cent.,  $1.15  to 
$1.50  ;  chip  logwood,  $2  00  to  $2.10  ;  castor 
oil,  bl/z  to  7c. ;  and  Norwegian  cod  liver  oil, 
$25  to  $26. 

PETROLEUM. 

The  advance  in  petroleum  noted  by  us  last 
week  is  well  maintained,  and  demand  dur- 
ing the  week  has  been  more  active.  In 
fact,  prices  are  upward  in  their  tendency. 
We  quote  Canadian  refined  at  ii^c.  in 
shed  in  Montreal  for  round  lots,  and  12 
to  \2]/ic.  for  smaller  quantities,  with  a  dis- 
count of  2  per  cent,  for  cash  in  thirty  days. 
American  petroleum  is  quoted  at  15c.  in  car 
lots  and  16c.  for  smaller  quantities. 
HIDES. 

Receipts  of  hdes  have  been  larger  this 
week,  and  though  demand  is  good,  prices 
are  lower  than  a  week  ago.  We  quote  ;  4c. 
for  No.  1  ;  3c.  for  No.  2,  and  2c.    for  No.  3. 
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MONTREAL  MARKETS— Continued 

Round  lots  of  lambskins  have  sold  at  50c, 

but  we  quote  55    to  60:.,  and  calfskins  are 

unchanged  5c. 

TALLOW. 

There  has  been  a  decline  of  %z.  in  the 

tallow  mirke',  and  we  now  quote   5  to  ^Hc- 

as  to  quality. 

WOOL. 

The  wool  market  continues  much  the 
same.  We  quote:  Greasy  Cape,  14  to  16c; 
Canadian  fleece,  17  to  20c;  B.  A.  scoured, 
26  to  32c  ;  Canada  pulled  wool,  20  to  2i^c. 
for  supers,  and  21  to  26c!  or  extras.  North- 
West  wool,  11  to  12c. 

ASHES. 

The. market  for  ashes  is  quiet  but  firm. 
We  quote  :  Firsis,  $4.25  to  $4.30  ;  seconds, 
$3  85  to  $390  ;  pearls  $8  per  100  lbs. 


MONTREAL    TRADE    NOTES. 

Stocks  of  linseed  oil  in  Montreal  are  esti- 
mated to  be  smaller  than  they  have  ever 
been  at  this  season  for  a  number  of  years 
back. 

There  have  been  no  arrivals  of  cement  at 
all  since  the  date  of  last  writing,  but  there 
are  steamers  expected  this  week  with  large 
lots  on  board. 

Glycerine  has  been  advanced  2c.  per  cwt. 
at  primary  markets,  and  some  makers  of  the 
article,  according  to  recent  cables,  refuse  to 
quote  altogether. 

Bellhouse,  Dillon  &  Co.,  30  St.  Francis 
Xavier  street,  have  been  cabled  that  the 
Condor  brand  of  Portland  cement  which 
they  represent  has  been  awarded  the  "  Grand 
Prix"  at  the  Antwerp  Exhibition. 

The  barque  Carrie  L.  Tyler  arrived  at 
Boston  from  A'goa  Bay,  South  Africa,  on 
Monday,  with  a  large  cargo  of  Cape  wool 
for  A.  F.  Patterson  &  Co.,  wool  salesmen, 
St.  Francis  Xavier  street,  Montreal. 

A.  C.  Leslie  &  Co.  have  booked  further 
large  forward  delivery  import  orders  this 
week  for  both  Lydbrook  and  Allaway's  tin 
plate  and  the  well  known  leading  brands  of 
galvanized  iron  which  they  represent. 

Probably  one  of  the  largest  and  most  com- 
prehensive   stocks  of  skates  shown  by  the 


hardware  trade  is  that  of  Messrs.  Caverhill, 
Learmont  &  Co.  This  stock  of  goods  has 
to  be  seen  for  its  size  to  be  thoroughly  appre- 
ciated. 

The  fact  that  the  entire  staff  of  one  of  the 
oldest  and  largest  houses  in  the  iron  trade, 
Frothingham  &  Workman,  have  received 
notices  of  d;smis?al,  caused  some  comment 
in  the  trade  this  week.  Enquiry  elicits  the 
fact  that  this  course  has  been  adopted  by 
the  firm  as  a  means  toward  placing  their 
staff  on  a  more  economical  basis,  as  it  will 
enable  them  to  prune  it  down,  etc.,  etc. 


TORONTO    MARKETS. 

Toronto,  Oct.  19,  1894. 

HARDWARE. 

NOTHING  materially  new  has  devel- 
oped in  the  hardware  trade  during 
the  week.  In  volume,  business  is 
much  as  tt  was  at  time  of  last  review.  What 
changes  there  may  be  in  this  respect  is  to- 
wards a  larger  movement  rather  than  other- 
wise. Payments  on  country  account  show 
some  slight  improvement,  but  city  payments 
are  much  as  before.  The  principal  articles 
in  demand  at  the  moment  are  axes,  ax- 
handles,  saws,  cow  ties,  rope  halters,  snow 
shovels,  sporting  goods.  But  nails  show 
some  improvement,  and  the  same  may  be 
said  of  horse  nails.  A  little  better  business 
is  to  be  noted  in  white  ware. 

Wire — Outside  a  demand  for  No.  11 
gauge  for  fencing,  and  No.  14  gauge  for  hay- 
baling,  there  is  not  much  doing.  Copper 
wire  is  moving  a  little  more  freely,  especially 
in  the  better  grades.  We  quote  barbed  and 
plain  twist  at  3X  to  yAc.  per  lb.;  steel 
staples,  3X  to  3'/zC. 

Rope — Business  is  rather  quiet.  Demand 
if  anything  has  fallen  off  during  the  week 
with  the  exception  of  deep  sea  line,  cotton 
rope  and  bleached  cord  for  plow  line  pur- 
poses. We  quote  :  Sisal,  7-16  in.  and 
larger,  7^c.  ;  X.  5  ID.  H  m-i  8c.  Manilla, 
7-16  in.   and  larger,  9>^c. ;  X>  5-16,  }i    in., 

IOC. 

Cut  Nails — If  anything  these  are  a  little 
more  active,  price  having  been  reduced  5c. 
per  keg.     No  lar^e  lots  are,  however,  chang- 


ing hands.  We  now  quote  $1.75  to  $1.80 
according  to  quality. 

Wire  Nails  —  Demand  keeps  fairly 
active  for  half-ton  lots.  Discounts  are  un- 
changed at  75,  10  and  5  per  cent.,  shipments 
of  10  keg  lots  being  prepaid. 

HORSE  Nails — Trade  remains  fairly  satis- 
factory at  unchanged  prices.  Discounts,  60 
per  cent,  off  "C."  and  60  and  i]/z  per  cent. 
"  P.B."  and  "  M." 

Tacks — Trade  is  still  fairly  good,  especial- 
ly in  cut  and  carpet  tacks.  We  quote  : 
Cut,  carpet  blued,  gimp,  60  per  cent.; 
do.,  tinned,  70  per  cent.;  copper  nail=,  62 >£ 
percent.;  clout  nails,  60  to  67X  per  cent.; 
trunk  nails,  60  to  65  per  cent.;  shoe  finders' 
tacks,  50  per  cent.;  shoe  nails,  Hungarian 
nails,  etc.,  37  per  cent. 

Chain — Coil  chain  remains  quiet.  Cow 
ties,  on  the  other  hand,  are  lively. 

Horseshoes —Business  is  improving 
daily,  and  is  now  reported  to  be  fairly  satis- 
factory. We  quote  iron  shoes  at  $3.65  To- 
ronto, and  steel  shoes  at  1 5c.  per  keg  ad- 
vance on  Montreal  prices. 

Ware — Peerless  and  Eclipse  ware  are 
moving  freely,  and  a  more  active  demand 
is  reported  for  white  ware.  Discounts  50 
and  10  per  cent.,  with  large  lots  shaded. 

Plumbing  Supplies— Trade  is  steadier 
than  it  has  been  for  some  time,  especially  on 
country  account.  A  slight  improvement  is 
also  to  be  noted  in  city  trade. 

Lead  Pipe — Is  being  called  for  more 
regularly,  but  only  in  small  quantities.  We 
quote  :  Toronto  and  west  30  per  cent,  off  in 
small  lots,  and  30  and  10  per  cent,  off  in  ton 
lots  ;  points  east  of  Toronto  35  per  cent,  off 
in  small  lots,  and  35  and  10  per  cent,  off  in 
ton  lots. 

Hinges — A  continued  brisk  trade  is  re- 
ported in  all  lines. 

Builders'  Supplies— Country  trade  is 
fairly  good,  some  nice  quantities  having 
changed  hands  during  the  week. 

Tools — There  is  not  much  doing  in  this 
line  at  the  moment.  In  the  line  of  spades 
and  shovels  the  demand  is  principally  for 
grain,  furnace  and  vegetable  scoops. 


Best  Value 


on    Earth. 


These  are  the  Furnaces  that  secure  the 
trade  for  dealers  who  handle  them. 
They  have  no  rivals  but  many  imitators. 


Clare  Bros.  &  Co. 
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MARKETS—  Continued 

Clothes  Wringers — There  is  no  fea- 
ture to  note,  business  being  only  fair. 

CUTLERY — Continues  fairly  active,  par- 
ticularly in  pocket  knives. 

Sporting  Goods — Trade  is  brisk.  Rifles 
are  going  out  briskly,  and  there  is  a  good 
demand  for  ammunition. 

Lamp  Goods — The  activity  previously 
noted  still  obtains,  and  jobbers  anticipate 
that  it  will  for  another  month. 

Tinware-  -There  is  a  fair  soriing  up  de- 
mand with  business  in   fall  specialties  brisk. 

Belting— Orders  are  few  and  far  between 
this  week,  the  season  now  being  practically 
over. 

Winter  Goods — Snow  shovels  are  now 
going  out  daily.  Skates  are  being  freely 
booked.  Very  few  orders  have  so  far  been 
received  for  sleigh  bells. 

Tar,  Etc.— We  quote  :  Roofing  pitch, 
$2.50  per  brl. ;  pure  coal  tar  $4  per  brl.  ;  re- 
fined coal  tar,  $4.50  per  brl.;  XXX  refined 
coal  tar  in  quart  tins,  $1  per  doz.;  best 
Southern  pure  tar,  $6  per  brl.  and  75c.  per 
doz.  pint  tins;  pine  pitch,  $2.75  per  brl. 

Cement,  Etc. — Much  as  before.  We 
quote  :  Portland  cement  (English),  $3  per 
brl.  for  best  grades  ;  New  Brunswick  plaster 
Paris,  $2  per  brl.  ;  Canadian  water  lime, 
$1.25  per  brl. 

Firebrick,  Etc.— Scotch  firebrick,  $3.25 
per  100  ;  Scotch  fireclay,  $1  per  100  lbs. 
METALS. 

In  the  metal  market  the  articles  receiving 
the  most  attention  are  galvanized  iron,  tin 
plates,  black  iron  and  Canada  plates. 

Pig  Iron — We  quote  nominally  ex  cars 
Toronto:  Carnbroe,  $19.50;  Summerlee, 
$21  to  $21.50  ;  Nova  Scotia,  $18  to  $18.50. 

Rogers,  Brown  &  Co.,  Buffalo,  report  the 
Toronto  market  for  American  pig  iron  as 
fo  lows  :  Considerable  activity  is  to  be 
noted  in  general,  but  consumption  is  fully  25 
per  cent,  below  normal.  The  stove  manu- 
facturers are  hesitating  and  uncertain  about 
their  future  policy,  and  are,  as  a  rule,  not 
driven  at  present.  The  agricultural  imple- 
ment makers  have  hardly  started  the  sea- 
son as  yet.  More  iron  is  being  used,  how- 
ever, than  during  the  summer.  We  quote 
on  the  cash  basis  f.o.b.  Toronto  in  bond  : 
No.  1,  Foundry  strong  coke  iron  Lake 
Superior  ore,  $13  05  ;  No.  2,  Foundry  strong 
coke  iron  Lake  Superior  ore,  $12.55  >  Jack- 
son County  silvery,  No.  1,  $16.80  to  $18.30  ; 
Lake  Superior  charcoal,  $14.01;  ;  Southern 
soft,  No.  1,  $11.75  5  Southern  soft,  No.  2, 
$11.50. 

Bar  Iron — Some  good  orders  have  been 
received  during  the  week.  We  still  quote 
base  price  at  $1.70  to  $1.75. 

Sheet  Iron — There  has  been  quite  a 
demand  for  the  heavier  gauges,  of  which 
there  seems  to  be  a  dearth  in  the  market. 
The  lighter  gauges  are  going  out  steadily. 


We  still  quote  :  8  to  16  gauge,  $2.50;  18 
ditto,  $2;  20  ditto,  $2.10;  22  to  24  ditto  $2.20; 
26  ditto,  $2.45  ;  28  ditto,  $2.65;  tinned  sheet 
iron,  Manor's,  26  gauge,  7c.  per  lb.;  22  to 
24  gauge,  6Xc;  16  to  20  gauge,  6%c. 

Sheet  Steel — Is  moving  more  freely 
than  lor  some  time,  some  fair  quantities 
having  changed  hands  during  the  week.  We 
quote  :  8  to  16  gauge,  $2.75  per  100  lbs. ;  18 
to  20,  $2  65  ;  22  to  24,  $2.85  ;  26,  $3.10. 

Iron  Pipe — A  satisfactory  trade,  as  far 
as  volume  is  concerned,  is  reported  in  iron 
pipe.  Prices  are,  however,  being  cut  fine. 
Galvanized  iron  pipe  is  not  going  out  as 
freely  as  it  was.  Discounts  are  virtually  as 
before,  being  70  to  70  and  5  per  cent,  for 
iron  pipe  and  50  to  50  and  5  per  cent,  for 
galvanized  pipe. 

Galvanized  Iron — The  heavier  gauges, 
in  which  there  was  a  shortage  for  some  time, 
are  now  arriving  freely,  and  jobbers  are  in  a 
position  to  fill  orders.  The  lighter  gauges, 
especially  in  the  Gordon  Crown  and  Queen's 
Head  brands,  are  going  out  freely.  We  still 
quote  these  particular  brands  at  $4.25  for 
28  gauge. 

Ingot  Tin — Although  a  few  good  sales 
have  been  made  in  Straits,  quantities  mov- 
ing are  not  as  a  rule  large.  We  quote  iZ% 
to  19:. 

Zinc  Spelter — Continued  dullness  is 
all  there  is  to  report  in  this  line.  Domestic 
is  unchanged  at  4  to  4Xc-»  and  imported  at 
3H  to  4c. 

Galvanized  Boilers— Remain  much  as 
before.  We  quote  30  gal.,  $6  ;  35  gal.,  $7  ; 
40  gal.,  $8. 

Ingot  Copper — A  few  good  sales  are  re- 
ported, but  quantities  moving  are  generally 
small.     Prices  are  unchanged  at  10  to  \o%z. 

Sheet  Copper — Business  in  this  shows 
quite  an  improvement,  both  in  ordinary 
sheeting  and  braziers'.  Some  fair  import 
orders  have  also  been  booked.  We  quote  : 
Untinned,  14  to  i6^c.  according  to  weight 
and  size  ;  brazier  sheets,  14  to  17c.  accord- 
ing to  quality. 

Boiler  Tubes— Business  is  much  as 
before.  We  quote  :  1%  inch,  7c;  \l/z  inch, 
7#c.  ;  1  ^  inch,  8c.  ;  2  inch,  %%c. ;  2%  inch, 
9c.  ;  zyz  inch,  9^c. ;  3  inch,  \\}&i.\Z%  inch, 
14c;  4  inch,  19c. 

Tin  Plates — A  continued  improvement 
in  the  volume  of  business  being  done  is  to 
be  reported.  For  quantities  present  quota- 
tions have  been  shaded  a  little.  We  quote  : 
Coke,  14  to  20  gauge,  at  $3  10  ;  for  sizes  15 
to  25c.  per  box,  basis  more  ;  "  I.C."  char- 
coal, $3.50  to  $3.75. 

Terne  Plates — There  has  been  quite  a 
demand  for  "  I.X ,"  of  which  there  is  very 
little  in  the  market.  "  I.C."  is  not  being 
called  for  as  freely  as  it  was  a  week  ago. 
We  quote  box  lots  a  little  lower  at  $6.50  to 
$6.75. 

Sheet  Zinc — Trade  is  fairly  good,  but 
there  are  not  the  number  of  cask  lots  being 


called  for  that  jobbers  would  wish.  We  still 
quote  43^0  for  cask  lots  and  5c.  for  small 
lots. 

Hoops  and  Bands  — Business  is  a  little 
more  lively  in  this  line,  but  stocks  are  heavy, 
while  quantities  moving  are  not  so  large  as 
during  the  same  time  a  year  ago.  We  still 
quote  $2.25  for  ordinury  lots  and  $2.20  for 
ton  lots. 

Canada  Plates— Judging  from  the  de- 
mand, the  dealers  throughout  the  country  did 
not  book  for  sufficient  quantities  to  keep 
them  going,  and  they  are  now  compelled  to 
buy  from  stock.  Citydea'ersare  exceedingly 
busy,  being  compelled  to  put  in  extra  time. 
We  quote  half-polished  at  $2.25  f>  $2.35, 
according  to  quantity  ;  60  sheet  boxes,  10c. 
per  box  advance  ;  75  sheet  boxes,  25c.  ad- 
vance over  52's  ;  20  x  28,  $2.50. 

Corrugated  Iron  —  There  is  a  fair 
demand  for  the  "  Owl  "  brand. 

Solder — Demand  is  fair  at  12  Ms  to  l^yic. 

Pig  Lead— Demand  is  little  better.  No 
carload  lots  have,  however,  changed  hands, 
the  demand  being  for  small  quantities. 
Prices  are  unchanged  at  $2  90  to  $3. 

Antimony — Is  still  without  change,  either 
in  regard  to  business  or  prices.  We  quote 
10  to  ioj£c. 


IN  THE  MATTER  OF 

The  Ontario  Forge  and  Bolt  Company 
of  Swansea  (near  Toronto),  Limited, 
in  Liquidation. 

Tenders  will  be  received  by  the  under- 
signed at  his  office,  No.  26  Wellington  St. 
East,  Toronto,  up  to  twelve  o'clock  noon  of 

TUESDAY,  NOV.  6th,  1894. 
for  the  purchase,   in  one  parcel,  as  a  going 
concern — or  for  any  of  the  undermentioned 
divisions — of  the  assets  of  the  above-named 
company. 

Lot  1. — The  Company's  extensive  Iron  Works,  with 
new  foundry,  cupola,  travelling  gear,  boilers  and  engines 
just  erected,  twenty  acres  of  land  situated  at  Swansea, 
on  the  Lake  Shore  Road,  between  Parkdale  and  the 
Humber  River,  and  12  rough-cast  cottages,  2  rough- 
cast  boarding  houses,   1    brick   store   erected   thereon, 

valued  by  the  Company  at   $104,100 

Manufacturing  Plant,  Machinery  Plant  Tools, 
Belting,  Fire  Service,  S:able  Stock,  Patterns 
and  Flasks,  Factory  and  Office  Furniture, 
valued  by  the  Company  at  125,290 

$229,390 

Lot  2. — The  stock  of  manufactured  goods  com- 
prising Bolts,  Nuts,  Rivets,  Carriage  Hardware, 
Castings,  etc.,  amounting  as  per  Inventory  to. .     $41,731 

Lot  3. — Iron,  Steel  and  Wire,  per  Inventory..       11,633 

Lot  4. — Scrap  Iron,  Brass  and  Copper,  per 
Inventory    3,874 

Lot  f,.—iiM  acres  of  land  lying  north  of  the 
Company's  works  and  north  of  the  prolongation 
west  of  College  Street,  near  Toronto  Junction, 
and  close  to  High  Park 

Lot  6. — 80  acres  of  land  south  of  above 

Lot  7. — 66  Mortgages  received  in  part  pay- 
ment tor  lots  adjoining  above  lands,  sold  by  the 
Company,  aggregating 38,658 

Terms  of  Sale.— If  credit  is  desired  those  tender- 
ing must  state  the  time  required  and  the  nature  of  the 
security  they  propose  to  give.  The  credit  portion  shall 
bear  interest  at  at  5%  per  annum.  One-fourth  of  the 
purchase  money,  less  the  deposit,  must  be  paid  in  cash 
within  thirty  days  from  acceptance  of  tender.  A  marked 
cheque  for  5%  of  the  purchase  money,  payable  to  the 
order  of  the  liquidator,  must  accompany  each  tender. 
These  cheques  will  be  returned  at  once  to  those  whose 
tenders  are  not  accepted.  Conditions  of  sale  and  forms 
of  tender  may  be  had  on  application  to  the  undersigned. 
Plans  of  the  properties  and  inventories  of  the  other 
assets,  with  list  .of  mortgages  and  full  particulars  in 
regard  to  same,  with  permits  to  inspect  the  works  and 
other  assets,  on  application  to  the  undersigned. 

E.  R.  C.  CLARKSDN,  Liquidator. 
Smith,  Rae  &  Greer,  Solicitors  for  Liquidator. 
Toronto,  17th  October,  1894. 
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MARKETS—  Continued 

GLASS. 

Business  is  still  brisk  in  window  glass,  and 
f  anything  is  better  than  a  week  ago.  De- 
mand is  ptincipally  for  "  Star,"  but  there  is 
still  a  good  deal  of  enquiry  for  sizes  of  double 
diamond  that  no  one  has  in  stock.  We  still 
quote  $1.10  to  $1.15  for  first  break.  A  good 
business  is  reported  in  plate  glass. 

PAINTS  AND  OILS. 

Trade  if  anything  is  a  little  better  than  a 
week  ago.  Payments,  while  not  up  to  the 
mark,  are  more  s  itisfactory  than  they  were 
a  few  weeks  ago.  The  feature  of  the  trade 
is  a  decline  in  white  lead  and  putty. 

Linseed  Oil — The  firmness  in  the  Eng- 
lish market  noted  last  week  has  been  main- 
tained, and  some  dealers  here  are  asking  ic. 
per  gallon  more,  but  it  is  not  general,  most 
houses  still  quoting  53c.  for  raw,  and  56^. 
for  boiled,  f.o.b.  Toronto.     Demand  is  good. 

Turpentine— The  southern  market  shows 
increased  weakness.  On  the  local  market 
39  to  40c.  is  still  the  idea  as  to  price,  and 
sales  are  free  at  these  figures. 

White  Lead — The  base  price  has  been 
reduced  to  i,%c.  A  local  house  was  the 
prime  mover  in  the  matter.  It  sent  out 
post  cards  to  the  trade  two  or  three  days 
ago  announcing  the  fact,  and  the  other  grind- 
ers fell  into  line  immediately  on  learning  of 
the  move. 

Putty — This  too  is  25c.  per  100  lbs. 
lower,  and  the  cncumsiances  leading  to  the 
drop  ate  the  same  as  in  while  lead.  We 
now  quote  $1.75  per  100  lbs.  for  b'adders  in 
barrels. 

Prepared  Paints — Business  is  still  q'lief, 
being  confined  to  a  few  sorting-up  order?. 
We  still  quote  $1  for  pure. 

Castor  Oil — The  market  is  still  unsatis- 
factory, and  the  efforts  to  maintain  the  re- 
cent advance  appear  to  have  met  with 
failure.  We  quote  6%  to  6^c.  in  cases,  and 
7  to  7%c.  in  lins. 

Shellac — Business  is  about  as  unsat  s- 
factory  as  ever,  owing  to  the  cutting  of  prices. 
The  demand,  however,  is  good. 
OLD  MATERIAL. 

There  is  a  fair  busineis  doing  at  un- 
changed prices.  We  quote  as  follows  : 
Agricultural  scrap,  50c.  per  cwt  ;  machin- 
ery cast,  50c.  per  cwt.  ;  stove  cast  scrap,  30 
to  35c.  ;  No.  1  wrought  scrap,  40c.  per 
cwt.  ;  No.  2,  including  sheet  iron,  hoop 
iron  and  mixed  steel,  10c.  ;  new  light 
scrap  copper,  6  to  b%z.\  heavy  scrap  copper, 
7  to  7j£c;  old  copper  bottoms,  5X  to  6c; 
lightscrapbrass,3Xt04c.;  heavy  yellowscrap 
brass,  5c;  heavy  red  scrap  brass,  sHc-  > 
scrap  lead,  1%  to  i%"c.  ;  scrap  zinc, 
1%  to  i|^c. ;  scrap  rubber,  3^  to  3#"c;  coun- 
try mixed  rags,  50  to  70c.  ;  clean  dry  bones, 
50  to  60c.  per  100  lbs.  ;  borings  and  turn- 
ings, 10c. 

SEEDS. 

The  Alsike  market  is  still  dull  with  prices 
20c.  per  bushel  lower.  Timothy  is  practic- 
ally unchanged,  although  the  feeling  is  easy 
and  samples  are  closely  scrutinized,  while 
not  any  but  choicest  samples  bring  the  out- 
side figure  quoted.  Red  clover,  in  the  con- 
tinued absence  of  offerings,  is  purely  nom- 
inal. We  quote,  f.o  b.  points  of  shipment  : 
Alsike,  $330  to  $5.20;  timothy,  $1.50  to 
$2.25  ;  red  clover,  nominally  $5  per  bushel. 
HIDES,  SKINS,  WOOL  AND  TALLOW. 

HIDES — Market  quiet.  Dealers  are  pay- 
ing $%c.  for  green  and  selling  cured  at  4X 
t0  4^c 


AMERICAN  FENCING  WIRE 


Barb  Wire,   Annealed  and  Oiled  Wire,   Galvanized  Wire, 
Staples,  etc.,  from  stock  or      a     q     LESLIE  &  CO 

for  import.      Prices  right. 


Montreal   and  Toronto. 


Our 

Specialty 


PURE  TURPENTINE 


Our  Customers 
Need  fear  no 
Adulteration 


Every  barrel  guaranteed  !     We  are  headquarters  for  the  Pure  Article. 
Remember  these  facts  when  placing  your  orders. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W.,  TORONTO 


The  Improved 


Double 
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Cornice  Brake 
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SOLE   AGENTS  I 


The  James  Robertson  Co.  Ltd.,  Toronto 


Montreal 
St.  John 

Winnipeg 


THE    CELEBRATED 


Clauss  Knives. 

We  are  the  ORIGINAL  INVENTORS  and      We  are  prepared  to  quote  special  low  prices 
MANUFACTURERS  of  these  knives.  on  these  goods  between  now  and  Christmas. 


Clauss  Bread  Knife. 


Clauss  Paring  Knife. 

address      CLAUSS    SHEAR    CO.      Toronto. 
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MARKETS.  —  Cnntinur.d 

Skins — All  offerings  ate  taken  readily  at 
50c. 

Wool — There  is  scarcely  any  demand 
from  the  mills,  and  the  market  generally  is 
quiet.  We  quote:  Supers,  18  to  19c; 
extra,  21  to  22c;  fleece,  18c;  fleece  comb- 
ing, 18c;  clothing,  19  to  20c. 

Tallow — Is  scarce  ;  $%c.  would  be  paid 
for  rendered  delivered  here.  Dealers  are 
selling  at  6j£c. 

PETROLEUM. 

There  is  a  good  trade  doing  at  unchanged 
prices.  We  quote,  in  5  to  10  brl.  lots,  im- 
perial gallon,  Toronto :  Canadian,  12  to 
I2^r. ;  carbon  safety,  15c;  Canadian  water 
white,  16  to  17c;  American  water  white, 
I7^c  ;  photogene,  20c. 

The  Petrolia  Advertiser  in  its  weekly 
report  says:  "Petrolia  crude:  $1.05  per 
barrel.  Oil  Springs  crude  :  $1.06  per  barrel. 
Refined,  b%c.  in  bulk  ;  9^c.  in  barrels.  In 
carload  lots  f.o.b.  here.  There  are  so  many 
ways  of  quoting  crude  prices  these  times 
that  it  is  difficult  to  convey  an  idea  of  the 
prices  in  a  general  way.  The  Exchange, 
which  should  be  the  only  authentic  source, 
is  but  a  branch  so  to  speak.  We  are  in- 
formed that  oil  has  been  sold  as  high  as 
$1.08  on  the  street.  %\.o^%  was  freely 
offered  on  'Change  yesterday,  but  there 
were  no  sellers.  In  quoting  Petrolia  crude 
at  $1.05  and  Q'l  Springs  at  $1.06  we  may 
say  that  these  are  the  minimum  of  Exchange 
values,  and  very  firm  at  that.  The  horizon 
is  getting  brighter  every  day,  and  producers 
will  do  well  to  hang  on  to  their  crude  as  long 
as  they  can.  The  stocks  on  hand  are  not  a 
month's  consumption." 


'   MARKET    NOTES. 

Cut  nails  have  been   reduced  5c.  per  keg. 

Both  white  lead  and  putty  is  25c  per  100 
lbs.  cheaper. 

H.  S.  Howland,  Sons  &  Co.  are  in  re- 
ceipt of  a  large  consignment  house  ft  mace 
scoops. 

The  Metallic  Roofing  Co.  has  received  43 
first  prizes  at  the  different  fall  fairs  held  this 
season  for  fireproof  building  material. 

H.  S.  Howland,  Sons  &  Co.  have  to  hand 
another  consignment  of  English  cow  chains, 
and  their  stock  is  now  complete. 

M.  &  L  Samuel,  Benjamin  &  Co.  report 
that  they  have  in  stock  a  good  line  of  fur- 
nace scoops,  which  are  selling  rapidly. 

H.  S.  Howland,  Sons  &  Co.  are  in  receipt 
of  a  large  consignment  of  Hiller  &  Bros.' 
horse  rasps  and  blacksmiths'  tools. 

The  "  Athletic  "  is  the  name  of  the  latest 
improved  skae  that  is  on  the  market,  and 
M.  &  L.  Samuel,  Benjamin  &  Co.  have  all 
sizes  and  qualities  of  finish  in  stock. 

The  extent  of  inter-provincial  trade  is 
shown  by  the  shipments  of  one  New  Bruns- 
wick plaster  manufacturing  firm  to  Ontario 
and  west  which  amounted  to  4,500  carloads 
in  one  season. 

M.  &  L.  Samuel,  Benjamin  &  Co.  are 
(this  week)  in  receipt  of  another  large  ship- 
ment of  cutlery,  razors,  etc.,  from  George 
Butler  &  Co.,  Ltd.,  Sheffield,  England. 

Clarence  H.  Dimmock,  Windsor,  N.S , 
at   one    time    the    manager    of    the    stove 


foundry  at  that  place,  has  purchased  a  pro- 
perty in  A'bert  county,  New  Brunswick,  and 
will  go  into  gypsum  mining  and  the  manu- 
facture of  plaster. 

M.  &  L  Samuel,  Benjamin  &  Co.  have  to 
hand  another  shipment  of  window  glass, 
probably  the  last  for  the  season.  They  re- 
port that  their  stock  is  complete,  and  that 
they  are  now  able  to  fill  all  orders  promptly. 

The  Record  Foundry  Co.,  Moncton, 
N.B.,  are  pushing  "  Good  Luck "  ranges 
this  year.  The  style  is  practically  the  same 
as  Buck's  "  Happy  Thought."  There  are 
several  improvements,  however.  They  have 
a  steel  oven,  direct  draft,  and  a  damper 
which  gives  use  of  all  six  holes,  a  feature 
which  is  lost  in  many  of  the  new  style 
ranges. 

These  are  among  the  contracts  which 
have  recently  been  closed  by  the  Metallic 
Roofing  Co.  :  Additional  contract  for  cor- 
rugated ceiling  for  Brockville  Asylum ;  East- 
lake  galvanized  shingles  for  new  creamery, 
Unionville  and  Presbyterian  Church  at 
Winchester  ;  Empire  Patent  shingles  for  the 
Mission  Church  at  Montreal  ;  Eastlake 
Patent  shingles  for  Christ's  Church,  Marsh- 
ville  ;  sheet  steel  pressed  brick  for  the  new 
skating  rink  at  Lindsay ;  Hay's  Patent 
lathing  for  St.  Gabriel's  Church,  Montreal. 


UNITED  STATES   MARKETS. 

New  York,  Oct.  19,  1894. 

PIG  TIN. — There  was  very  little  change 
in  the  tone  of  the  market  and  only 
slight  movement  in  prices.  Specula- 
tion seems  to  have  momentarily  halted,  as 
though  awaiting  some  new  move  on  the  part 
of  leading  operators  or  other  incentive  to 
action.  Consumers,  it  is  understood,  are 
well  stocked  since  deliveries  have  been  heavy 
thus  far  this  month,  and  jobbers  evidently 
have  enough  in  stock  or  under  engagement 
to  meet  present  and  immediate  future  wants. 
On  'Change  sales  were  recorded  of  5  tons 
October  delivery  at  15.40c;  25  tons  spot  at 
15. 35c, and  15  tons  January  at  15.15c.  At 
the  close  there  were  sellers  of  spot  at  15.35c. 
and  October  at  the  same  price.  December 
was  quoted  at  15  15c.  bid,  15.20c.  asked,  and 
February  and  March  at  15.15c.  asked.  Ar- 
rivals were  95  tons,  making  a  total  of  1,090 
tons  this  month  to  date.  There  are  2,015 
tons  afloat,  including  885  tons  from  Europe. 
Straits  shipments  first  half  of  October  were 
100  tons  to  the  United  States,  580  tons  to 
London  and  625  tons  to  the  Continent, 
against  a  total  of  1,450  tons  during  the  cor- 
responding period  last  year. 

Copper — Reports  as  to  business  for  the 
day  were  uniformly  tame,  noting  absence  of 
other  than  small  orders  and  comparatively 
few  ot  those.  The  offering  is  still  spiritless. 
Most  producers  are  well  sold  up  for  the 
balance  of  the  year,  and  those  who  have 
some  surplus  are  not  urging  sales.  Hence 
prices  keep  quite  steady  at  about  6.95  to 
6.97c.  for  Lake  Superior  ingot,  9/^c.  for 
electrolytic  and  9X  to  9^c.  for  ordinary 
casting  stock. 

PlG  Lead — Buying  interest  was  tame. 
The  only  approach  to  animation  was  one 
speculative  bid  for  50  tons.  The  call  other- 
wise was  almost  wholly  for  single  car  loads, 
and  moderate  at  that.  Common  Western 
was  quoted  at  3.15  to  3.17,^.  on  the  spot, 
and  for  deli\eiy  this  month.  On  the  Ex- 
change 3.15c.  was  bid  for  later  deliveries. 
Outside,  however,  there   were  offers   direct 


to  consumers  at  3  100  for  late  October  and 
November  shipments.  St.  Louis  wire  to 
the  Metal  Exchange  was  292^  10295c. 
London  cable,  £9  18s.  9d.  for  Soft  Spanish. 

SPELTER — Consumers'  orders  are  still 
running  rather  small  and  come  in  slowly. 
The  demand  from  other  quarters  is  slow 
also,  and  purchases  make  a  moderate  show- 
ing all  told.  Prices  are  barely  steady  on  the 
basis  of  about  3.40  to  3.45c.  for  ordinary 
western  brands  laid  down  here.  St.  Louis 
quotation  to  the  Metal  Exchange  was 
3.27XC.  London  cable  £15  3s.  9 J.  for 
good  merchant  brands. 

Antimony — The  market  remains  quiet, 
with  prices" at  about  7/^c.  for  Hallett's  and 
9/4c.  for  Cookson's. 

Tin  Plate — There  continues  to  be  a  very 
good  run  of  orders  for  spot  stock,  and  arri- 
vals are  taken  up  closely.  Stocks  are  thus 
kept  moderate,  while  assortments  remain 
broken,  with  some  lines  of  20  x  28  charcoals 
very  scarce.  In  futures  there  is  some  busi- 
ness, but  consumers  and  jobbers  alike  seem 
disinclined  to  anticipate  future  wants  far 
ahead. 

Iron  and  Steel — American  pig  iron 
prices  are  still  somewhat  uneven,  and  rather 
weak.  It  is  the  exception  in  fact  that  other 
than  small  lots  realize  any  advance  on  our 
quotations.  Dealings  are  chiefly  on  the 
hand-to-mouth  order.  The  only  exception 
is  where  some  inducement  in  the  way  of  a 
specially  low  price  may  be  made.  Old  ma- 
terial is  without  change,  the  sales  being 
moderate  and  chiefly  at  former  prices. 

Railroad  patronage  is  still  very  slim  in  this 
quirter.  Orders  for  rails  that  do  go  through 
aie  captured  chiefly  by  Western  manufac- 
turers, and  the  purchases  of  fastenings, 
spikes,  etc.,  are  very  moderate.  Quite  a 
good  business  is  doing  in  structural  shapes 
and  plate,  but  other  heavy  material  is  slow 
and  prices  remain  easy  all  along  the  line. 


LOOK  TO  YOUR  STOCK. 

COULD  all  my  powers  of  persuasion 
be  brought  into  play,  and  were  I 
able  to  draw  my  readers  aside  from 
all  other  considerations,  I  would  do  it  in 
this  month's  friendly  chat,  urging  their  earn- 
est attention  to  the  question  of  stock.  Of 
all  the  subjects  I  have  dealt  with,  weighty 
as  they  have  been,  this  one  outstrips  them 
all  in  its  immense  importance.  Were  it 
possible  to  dive  under  the  surface  of  busi- 
ness his'ory,  getting  out  the  true  record  of 
trade  careers,  they  would  invar. ably  find 
that  here  lies  the  philosopher's  stone  for 
success  in  our  trade.  At  the  r  hand,  in- 
deed, is  the  key  to  the  commercial  mystery 
of  success  or  rum  in  business  life. 

The  alpha  and  omega  of  the  whole  retail 
bus  ness  is  the  right,  appropria'e,  and  pro- 
portionate management  ofs  ock.  The  keep- 
ing or  not  keeping,  displaying  or  not  dis- 
playing, pushing  or  holding  back  of  goods. 
It  needs  not  such  a  long  experience  as  I 
have  had  of  departmental  phases  and  ups 
and  downs  of  the  itonmonger's  life,  to  incul- 
cate the  lesson  that  the  stock  is  life.  The 
quotation  that  "the  blood  is  the  life"  has 
bsen  utilized  by  some  in  fetting  forth  in  an 
advertsement  the  necessity  of  their  article. 
Likewise  in  our  case  the  sta'ement  that 
"  stock  is  life"  is  in  nowise  too  strong.    The 
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very  existence  of  the  place  you  are  holding, 
your  life's  health,  the  ends,  ways,  and  means 
of  your  business  life  are  made  up  by  the  way 
the  ironmonger  wisely  or  unwisely  manipu- 
l  ates  this  great  life  essence  of  trade.  My 
brother  ironmongers  can  take  the  sugges- 
tions I  have  previously  offered  them  at  their 
discretion.  They  may  adopt  or  reject  the 
idea  of  studying  their  customers'  whims  or 
looking  into  their  assistants'  failings,  but  I 
say  that  though  they  may  do  that,  they  can- 
not, except  at  their  extremes  peril,  neglect 
the  question  of  stock  or  the  things  which  are 
concomitant.  They  may  have  features  that 
will  overbalance  any  little  omission  of  the 
hints  already  given  in  the  de'ailed  treatment 
of  shop  management.  Their  politeness  may 
atone  for  not  calling  sufficiently  or  even  not 
at  all  upon  customers.  Furthermore,  their 
assistants,  by  assiduous  skill,  may  rectify 
the  master's  churlishness.  In  spite  of  all 
this,  if  they  let  the  stock  go,  as  we  say, 
"to  the  dogs,"  I  will  defy  them  or  their 
smartest  assistants,  their  clean  and  attrac- 
tively-arranged shop,  to  make  up  for  this 
great  and  deplorable  fault. 

Let  me  ask  you  to  be  infused  for  a  short 
time  with  the  same  enthusiastic  business  fire 
I  claim  to  possess  in  dealing  with  the  ques- 
tion before  us.  Do  not  be  half  hearted,  but 
give  me  a  whole-spirited  attention  to  the 
subject.  As  usual,  I  must  point  out  the  wrong, 
and  then  submit  to  your  patience  what  I 
affirm  is  the  right  course  in  arranging  this 
gigantic  fulcrum  of  trade. 

The  case  of  small  retail  places  will  furnish 
us  with  an  excellent  start.  It  has  been 
noticed  by  keen  spectators,  in  small  shops 
where  the  right  knack  of  stocking  has 
been  happily  held,  that  these  places  have 
been  those  from  which  some  of  our  colossal 
concerns  have  grown.  There  are  few  of  us 
who  will  deny  that  many  of  the  great  drapery 
establishments  to  be  found  in  every  suburb 
of  London,  and  also  in  our  large  provincial 
cities,  which  after  a  time  couple  with  their 
drapeiy  trade  every  other  conceivable  form 
of  business,  own  their  growth  almost  entirely 
to  the  splendid  adaptation  of  their  stocks  to 
the  wants  of  the  customer,  and  so  from  the 
one  tiny  shop  window  they  have  reached  the 
huge  size  we  now  see  them.  The  secret,  I 
have  often  been  told,  of  this  success,  is  also 
the  demand  regulating  the  precise  supply. 
On  the  contrary,  in  our  trade,  at  our  small 
ironmongery  shop,  frequently  when  a  man 
asks  for  an  article  he  is  told  that  though 
they  have  not  just  what  he  wants,  they  have 
something  else.  This  is  all  very  well  for  a 
start,  but  if  that  samj  man  is  told,  and 
if  there  is  the  slightest  chance  of  his  com- 
ing back  he  should  be  told,  that  the  place 
will  certainly  stock  his  requirements,  and  if 
■^  when  he  turns  up  he  is  again  sent  off  with- 
out the  article,  do  we  not  at  once  see  the 
error  ?  Yet  this  is  the  fault  of  our  smaller 
ironmongers.  They  fancy  when  a  man  de- 
mands a  gouge  he  will  take  a  chisel,  or  vice 
versa. 

It  is  better  always,  and  this  is  the  moral, 
to  stock  many  things  that  are  likely  to  be 
asked  for  in  small  quantities,  thn  to  keep  a 
large  stock  of  one  particular  line  and  a  very 
meagre  quantity  or   perhaps  none  at  all  of 
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others.  A  man  only  had  in  his  little  place 
one  chisel  of  a  size,  yet  when  a  customer 
came  in  and  enquired  after  a  particular  size 
he  would  say,  "  Certainly,  I  stock  every  size 
made  in  the  trade."  How  barely  true  this 
was,  yet  how  sensible  ?  Convinced  often 
you  must  have  been  of  the  degenerating 
effect  a  refusal  must  have  on  a  man  who 
wants  to  buy,  and  also  you  must  know  that 
he  frequently  turns  away  persuaded  that  you 
keep  comparatively  nothing.  That  a  man 
cannot  keep  up  his  stock,  no  matter  how 
small  he  is,  is  quite  untenable  in  these  days 
of  parcels  post  and  cheap  rapid  passenger 
parcel  tariff. 

Another  violently-offensive  failing  with  re- 
gard to  our  small  shopkeepers  is  the  frequent 
inability,  when  a  client  turns  up,  to  find  what 
he  wants  without  keeping  him  waiting  until 
he  blesses — or  otherwise — you  and  your 
stock,  and  starts  wishing  he  had  purchased 
at  a  place  he  passed  in  coming.  This  gives 
the  idea  that  you  do  not  sell  much  of  the 
article  wanted,  especially  if  it  takes  so  long 
to  find  it  and  bring  it  to  the  light — at  least 
so,  frequently,  is  the  expressed  opinion  of 
customers. 

I  have  not  much  sympathy  with  the  man 
who  is  always  allowing  his  stock  to  keep  at 
its  lowest  ebb,  to  study,  as  he  says,  the 
fluctuations  of  the  market :  supposing  money 
is  saved  by  following  the  rise  and  fall  of 
prices,  does  it,  with  the  retail  men,  com- 
pensate for  customers  and  money  lost  by 
having  no  stock  ?  Decidedly,  in  my  opinion, 
No.  Better  far  to  pay  a  little  more  and 
keep  selling,  and  so  secure  a  large  turnover, 
than  to  allow  things  to  remain  dead  and 
slack  with  your  stock,  so  that  customers  can 
never  be  certain  that  it  will  not  be  the  waste 
of  valuable  time  to  come  to  you.  Keeping 
stock  in  small  places  is  so  frequently  left  to 
improper  and  inexperienced  persons,  who 
cannot  be  expected  to  understand  what  a 
run  on  a  particular  line  means,  or  how  to 
judge  the  season's  requirements,  and  so 
order  accordingly.  No  place  is  too  small  to 
allow  this  sort  of  thing  ;  the  stock  should 
always  be  in  the  hands  of  someone  really 
responsible  and  capable. 

There  is  peculiar  delay  in  most  places  in 
replenishing  stock.  This  statement  is  ap- 
plicable to  both  large  and  small  houses  of 
business.  Indeed,  the  sin  may  be  said  to 
be  more  generally  found  in  the  larger 
houses.  The  person  deputed  to  buy  will 
wait  till  he  can  "  make  up  an  order,"  and 
will  continue  to  keep  out  of  a  particular 
thing,  because  he  wants  so  to  make  up, 
waiting  until  the  necessity  for  other  goods 
enables  him  to  make  the  order  larger.  No 
harm  can  come,  of  course,  from  delays  in 
making  the  order  up,  as  long  as  you  have 
enough  to  go  on  with.  But  remember,  no 
regular-going  sale  should  be  absent  from 
stock  at  the  utmost  longer  than  a  day.  It  is 
better  to  buy  of  a  business  friend,  or  even 
of  an  enemy  for  all  that,  than  let  your 
precious  customers  depart  empty-handed, 
because  you  are  waiting  to  complete  your 
order.  I  am  always  anxious  to  see  men  en- 
larging their  sphere  of  action.  For  a  man 
who  is  a  professed  furnishing  ironmonger  by 


degrees  to  add  to  his  acquirements  till  he 
can  call  himself  also  builders'  ironmonger  is 
a  grajd  ambition.  That  this  should  be  so  I 
have  pointed  out  before,  but  do  not  forget 
what  you  are  supposed  to  stock  ;  and  see, 
moreover,  that  you  stock  it.  Do  not  let  a 
man  who  has  asked  for  a  lock  be  told  that 
you  have  not  the  lock,  but  can  show  him  a 
splendid  new  pattern  stag-horn  carver. 
Stock  requires  much  watching.  Walk  round 
it.  "  These  parce's  are  going  quickly.  Why, 
I  only  stocked  that  hole  a  few  days  since." 
These  are  the  mental  notes  which  should 
flash  through  your  brain,  resulting  in  your 
sensibly  keeping  the  stocking  still  ploughing 
ahead.  Conformity  in  stocking  to  time  and 
season  is  a  great  thing,  and  must  be  care- 
fully cultivated.  I  knew  a  firm  who  made 
it  a  feature  every  winter  to  have  their  place 
crowded  out  with  floor  nails  and  studs. 
This,  of  course,  became  known,  and  while 
other  firms  were  cleared  out,  they  always 
had  enough  and  to  spare.  "  That  is  the 
beauty  of  our  goods,"  said  a  stockkeeper  to 
me  the  other  day  ;  "you  see  they  neither  eat 
nor  drink  anything,  and  few  of  them  spoil. 
Always  keep  a  good  stock." 

Parcels  in  dirty  paper  are  often  an  eye- 
sore to  a  purchaser.  When  a  man  is  buy- 
ing a  new  commodity,  he  has  the  idea,  and 
it  is  hard  to  expel  it,  that  if  the  article  is  not 
newly  done  up,  that  it,  like  the  paper,  is  not 
new,  but  old.  A  friend  of  mine  instituted  a 
three-monthly  survey,  when  all  parcels  that 
had  covers  soiled  or  faded  were  freshly  done 
up  and  re-sorted. 

I  have  had  it  suggested  to  me  with  regard 
to  makers'  numbers,  that  are  so  perplexing  to 
our  customers,  and  which  involves  us  in 
endless  questions  and  answers,  that  we 
should  discard  them  immediately  the  goods 
are  landed  into  our  places,  and  should  use 
letters  and  numbers  of  our  own  ;  then  ac- 
quaint the  customers  of  these,  and  let  them 
order  accordingly.  It  might  give  you  some 
standing  for  your  numbers  to  be  quoted  in 
your  little  or  large  circle  of  clients.— By 
"  Ironmonger,"  in  Ironmongery. 


PERSONAL  MENTION. 

T.  B.  Lee,  of  Rice  Lewis  &  Sons,  Ltd., 
returned  Wednesday  from  a  trip  to  some  of 
the  leading  manufacturing  centres  of  the 
United  States. 

J.  L.  Drainie,  one  of  Fergus'  old  and  re- 
spected hardware  merchants,  was  in  Toronto 
this  week. 


Buchanan  Bros,  have  returned  from  Terra, 
Nova  Lake,  Newfoundland,  where  they  have 
had  a  very  profitable  season  in  the  lumber 
trade.  They  had  a  rough  passage,  but  ar- 
rived safely  in  Paris  after  ten  days  of  weari- 
some traveling. — Review,  Paris. 

Galvanized  iron  is  coming  into  such 
general  use  that  most  of  the  dealers  are 
carrying  it  among  their  staples,  even  in 
places  where  there  are  no  metal  working 
shops.  A  number  of  cases  have  recently 
been  reported  where  the  dealers  had  added 
a  shop  of  this  kind  to  their  store  and  found 
considerable  new  business  by  so  doing. — Ex. 
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BUSINESS  CHANGES. 

DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES. 

James  Sanders,  hotel,  Windsor,  has  as- 
signed. 

A.  Sweet  &  Co.,  general  store,  Winches- 
ter, are  offering  50  cents. 

J.  Cameron,  general  merchant,  Edmon- 
ton, N.W.T.,  has  assigned. 

Thomas  Roberts,  mattress  manufacturer, 
has  assigned  to  W.  A.  Campbell. 

Joseph  Conrad,  general  merchant,  Three 
Fathom  Harbor,  N.S.,  has  assigned. 

O.  Germain,  furniture,  Montreal,  is  offer- 
ing lo  compromise  at  25c.  on  the  dollar. 

Louis  Rajotte,  general  store,  Pembroke, 
has  compromised  at  40  cents  on  the  dollar. 

Oswald  Chaput,  lumber,  L'Assomption, 
Que.,  has  assigned  to  Charles  Desmarteau. 

C.  Chauinard,  hardware,  St.  Henri,  Que., 
is  offering  to  compromise  at  25c.  on  the 
dollar. 

A.  Methven,  Man.,  firm  of  general  mer- 
chants, named  Fox  &  Hobbs,  have  as- 
signed. 

John  Hubert  &  Co.,  general  merchants, 
Pilot  Mound,  Man.,  have  obtained  an  ex- 
tension. 

L.  A.  Hogle  &  Son,  general  merchants, 
Pike  River,  will  meet  their  creditors  on  the 
20th  inst. 

Mondeau  &  Perras,hotelkeepers, Sudbury, 
are  offering  to  compromise  at  50  cents  on 
the  dollar. 

Israel  Djfresne,  general  meichant,  St. 
Emelie  de  Levergie,  Que.,  has  assigned  to 
Kent  &  Turcotte. 

A  demand  of  assignment  has  been  made 
upon  A.  A.  Cantin,  hardware,  etc.,  Quebec. 
A  similar  request  has  been  made  to  L.  J. 
Michand,  a  St.  Raymond,  Que.,  general 
merchant. 

At  a  meeting  of  the  creditors  of  Aaron 
Sweet  &  Co.,  general  merchants,of  Winches- 
ter,the  merchandise  labilities  werestatedat 
$23,000,  besides  which  there  was  a  liability 
of  some  $12,000  to  the  Broder  estate,  mainly 
representing  a  loss  in  butter  and  lumber 
speculations  dating  back  eight  years  ago. 
The  assets,  after  allowing  $4,000  on  the  book 
debts,  and  some  other  contingencies,  showed 
a  deficiency  of  about  $8,000.  Mr.  Sweet 
made  an  offer  of  45  cents  on  the  dollar, 
which  was  not  acceptable  to  the  meeting, 
and  he  was  allowed  time  in  which  to  amend 
his  offer. 

CHANGES. 

Geo.  Piper,  general  store,  Crumlin,  has 
sold  out  to  S.  E.  Clark. 

A.  Dagg,  general  merchanf,  Selkirk,  Man  , 
has  sold  out  to  Roderick  Bros. 

Keating  &  Co.,  general  store,  Kemptville. 
have  sold  out  to  Davison  &  Chester. 

Joseph  Alden,  general  merchant,  South 
Roxton,  has  sold  out  to  E.  Bradford. 

R.  Morrison,  general  merchant,  Boisse- 
vain,  Man.,  has  been  succeeded  by  Morrison 
Bros, 


SALES   MADE  AND   PENDING. 

The  general  stock  of  W.  Nightingale  & 
Co.,  A'liston,  has  been  sold  by  auction. 

Assets  of  E  A.  Manny  &  Co.,  foundry, 
Montteal  andBeauharnois,  have  been  sold. 

The  estate  of  J.  J.  Campbell,  general  mer- 
chant, Iona  Station,  has  been  sold  to  J.  E. 
Gage. 

PARTNERSHIPS  FORMED  AND  DISSOLVED. 

Bazinet  &  Richard,  is  the  style  of  a  new 
firm  of  plumbers  that  have  registered  in 
Montreal. 

Steacy  &  Wilson,  Grand  Union  Hotel, 
Winnipeg,  have  dissolved.  T.  G.  Wilson 
continues. 

E.  Donohue  &  Co.,  general  merchants, 
Farnham,  Que.,  have  dissolved,  and  E. 
Donohue  has  been  registered  sole  proprietor. 

C.  Guimond  and  Charles  F.  Lalonde, 
general  partners,  and  J.  Leduc  and  J. 
BaDtiste  Ray,  special  partners  for  $2,500 
each,  have  registered  a  partnership  in  Mont- 
real to  carry  on  business  as  founders  under 
the  style  of  the  Sar  &  Iron  Co.,  Montreal 
and  Beauharnais. 

FIRES. 

A.  F.  Pook,  blacksmith,  Selkirk,  Man., 
has  been  burned  out;  reported  uninsured. 

Wm.  Todd,  blacksmith  and  carriage- 
maker,  Goodwood,  has  been  burned  out. 

The  stable  and  horses  of  W.  H.  Eaton  & 
Co.,  general  merchants,  Selkirk,  Man.,  have 
been  burned  ;  uninsured.  Another  general 
merchant  in  the  same  place  has  also  had  his 
premises  damaged  by  fire.  He,  too,  was  un- 
insured. 

DEATHS. 

James  Forrest,  of  the  firm  of  Farquhar, 
Forrest  &  Co.,  bankers,  dealers  in  teas,  etc., 
is  dead. 


ALUMINUM  FOR  COOKING 
UTENSILS. 

In  a  paper  on  "Aluminum  Articles  of 
Utility  "in  the  Aluminum  World,  a  writer 
says  : 

"While  making  experiments  with  aluminum 
for  cooking  utensils  some  four  years  ago,  I 
was  surprised  to  find  I  could  not,  under  fair 
and  ordinary  conditions,  scorch  milk,  and 
continuing  the  same  exhaustive  experiments, 
I  found  that  a  single  illuminum  utensil  ac- 
complished all  that  was  done  in  a  double 
rice  boiler  in  about  half  the  time,  and  with 
much  less  trouble  and  annoyance. 

"  The  speed  and  activity  of  cooking,  also, 
manifested  themselves  in  much  better  tast- 
ing food,  without  a  symptom  of  scorch,  let 
the  cooking  be  forced  as  much  as  I  liked. 
Proceeding  further  I  found  that  oysters,  all 
farinaceous  foods,  lemons,  piquant  sauces, 
vinegar,  tomatoes,  fruit  of  all  kinds,  cooked 
in  aluminum  were  equally  successful,  and 
that  tea  and  coffee  did  not  stain  the  metal. 
Assuredly,  here  was  a  practical  use  for 
aluminum  at  last !  When  all  the  good  quali- 
ties I  found  out  were  added  together,  they 
formed  a  combination  very  hard  to  be  beat, 
and  seemed  strong  enough  to  overcome  the 
drawback  of  high  cost." 


"  EVANGELINE  "   HARDWARE. 

A  New  York  tourist  who  spent  a  few  weeks 
in  Nova  Scotia  recently  tells  of  a  practical 
joker  in  that  region  who  for  years  has  been 
having  lots  of  fun  with  gullible  Americans, 
says  the  New  York  Advertiser.  The  joler's 
name  is  Edwards,  and  he  was  for  years  a 
conductor  on  the  Windsor  and  Annapolis 
railroad,  which  runs  through  Grand  Pre  and 
other  historic  spots  in  the  "  Land  of  Evan- 
geline." Sentimental  New  England  school- 
ma'ms  have  found  him  a  mint  of  information 
on  the  local  associations  of  Longfellow's 
great  work,  and  many  are  the  "  relics " 
which  he  has  presented  to  them  as  special 
marks  of  esteem.  These  include  real  nails 
from  Evangeline's  house — enough  of  them 
to  put  together  a  summer  hotel — keys  made 
by  Basil,  the  blacksmith,  but  bearing  a  good 
many  indications  of  the  modern  harcUaie 
factory,  and  a  host  of  similar  souvenirs,  all 
of  which  are  being  religiously  treasured  by 
the  delighted  recipients. 


CALCINED 
LAND  .  . 


PLASTER 


When  United  States  manufacturers  want 
plaster  for  their  best  trade,  they  import 
Windsor,  N.S.,  Rock.  It  costs  more,  but  it 
is  so  much  superior  to  any  other  they  must 
have  it. 

We  make  our  plaster  from  the  same 
rock,  and  can  give  you  best  quality  and 
lowest  prices  going.  Wire  or  write  for 
quotations. 

WINDSOR  PLASTER  CO.,  Windsor,  N.S. 


CANADIAN 

CU5TOin5 

TARIFF 

—  AND  — 

ONTARIO   COMMERCIAL  LAW, 
1894. 

This  edition  has  had  the  advantage  of  revision  by  ex- 
perts, and  is  the  most  accurate  and  complete  Tariff  pub- 
lished. Besides  containing  the  Latest  Tariff  Changes, 
Departmental  Rulings.  Foreign  Money  Tables  (Sierling, 
Francs,  Marks,  Florins  of  Austria,  Florins  of  the  Neth- 
erlands, Metres  into  Yards,  Kilos  into  lbs.,  etc.),  there 
has  been  added  a  Resume  of  Commercial  Law  o 
Ontario,  prepared  by  the  most  eminent  firm  of  commer 
cial  lawyers  in  our  country.  This  book  is  up-to-date" 
and  will  be  mailed  upon  receipt  of  price — FIFTY 
CENTS. 

The  McLean  Publishing  Company,  Toronto, 


GET  IHE 

1L 


E  STRAIGHT. 


FRENCH 

GREEN 

JOHN 
LUCAS 
&  CO. 


f  He  old  ordi- 
nal AND  ONLY 
RELIABLE. 
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HARDWARE  IN   THE  STATES. 

HARDWARE  REPORTER,  refemng 
to  the  condition  of  trade  in  the  Unit- 
ed States,  says  :  "  The  movement  is 
wider  but  prices  are  lower,  thus  setting  de- 
fiance to  the  laws  of  supply  and  demand. 
Prices  on  iron  and  steel  are  lower  and  labor 
costs  less  than  two  years  ago,  but  the  two 
items  are  not  sufficient  to  make  up  the  loss 
in  price  on  the  finished  goods.  The  tariff 
and  its  un  ertainties  had  a  tendency  to  de- 
press values,  but  with  the  exception  of  cut- 
lery, these  are  no  lower  now  than  they  were 
before  the  bill  was  passed.  General  condi 
tions,  low  prices  in  other  markets,  and  an 
unquiet  feeling  throughout  the  business 
world  had  an  expected  effect  on  hardware, 
but  all  these  conditions  have  been  improved 
without  bringing  the  desired  relief  to  the 
makers  and  sellers.  Attempts  have  been 
made  in  various  lines  to  advance  prices  by 
an  agreement  among  the  producers,  but  this 
has  not  met  with  any  considerable  success. 
Screw  manufa  turers  marked  up  their  prices 
10  per  cent,  some  time  ago,  but  have  now 
withdrawn  them  because  the  jobbing  trade 
could  not  stand  the  advance,  and  other  in- 
stances might  be  noted  that  would  show  how 
difficult  it  is  to  move  values  after  they  have 
become  heavy  under  unfavorable  conditions 
and  even  after  these  conditions  have  been 
improved.  As  the  m  itter  now  stands,  it 
looks  as  if  we  shall  have  a  continuance  of 
low  prices  and  a  wide  movement  until  such 
time  as  confidence  is  more  fully  restored.  It 
is  in  very  active  force  to  day  as  compared 
with  even  one  or  two  months  ago,  but  until 
it  is  willing  and  able  to  pay  a  higher  price 
for  its  goods  it  canno.t  be  said  to  have  been 
regained  in  full." 


A  WELCOME   DEVICE. 

It  is  a  common  custom  for  housewives  to 
place  the  milk-can  on  the  door  step  over 
night  to  be  filled  by  the  early  milkman,  and 
in  some  cities  it  is  a  frequent  sight  to  see 
the  morning  sun  gleaming  on  rows  of  small 
cans  and  pitchers  snugly  reposing  in  the 
corner  of  the  doorway.  It  is  decidedly  an- 
noying, and  it  frequently  happens,  for  the 
housewife  or  servant  to  find  that  during  the 
night  some  mischievous  person  has  stolen 
the  can  or  thrown  it  somewhere  beyond  the 
reach,  or  that  the  wandering  tramp  has  got 
there  first  and  drunk  the  morning  milk 
supply.  Recently  a  device  to  do  away  with 
the  possibility  of  such  an  occurrence  was  in- 
vented, says  House-Furnishing  Review,  by 
George  McDermott,  of  New  York.  It  con- 
sists mainly  of  a  letter  drop  with  a  spring 
arrangement  inside,  fitting  over  two  small 
holes,  one  at  each  end  of  the  metal  plate.  A 
niched  bar  is  fitted  to  the  neck  of  the  bottle 
or  can,  and  in  the  night  the  empty  receptacle 
is  placed  on  the  door,  being  held  in  place 
by  the  bar,  which  is  held  by  the  spring  in- 
side. When  the  milkman  comes  along  he 
sticks  the  bar  of  a  full  bottle  in  the  other 
hole  and  the  empty  milk  holder  is  released, 
while  the  spring  at  the  same  time  fastens 
itself  to  the  bar  last  thrust  in  place. 


SS.  SMOKELESS  POWDER 


Is  the  best;  it  does 
notcontain  any  nitro 
glycerine,  and  is  not 

aflected  by  the  heat  or  cold.  It  is  made  by  the  Smokeless  Powder  Company,  Limited, 
Dashwood  House,  New  Broad  Street,  London,  E.  C.  Works,  "  Barwick  Herts."  It 
is  used  by  sportsmen  all  over  the  Dominion.  One  firm  in  New  York  have  purchased 
forty  tons  within  the  last 
twelvemonths.  A  stock 
kept  at  Montreal. 

429  Board  of  Trade  Building 

MONTREAL,  Agents. 


JAMES  DARLING  &  CO. 


Send  for  Price  List. 


The  Houghton 
Patent  Key 
Lock  Wrench 


Combines  strength,  simplicity  and  durability,  and  is  unequalled  for  ease  and  rapidity  of  adjust- 
ment.    Manufactured  in  all  sizes  by  THE  PARIS  TOOL  MFG.  CO,  LTD.,  PARIS,  ONT. 


CHEAP  FRESH  RELIABLE 

Thorold 
Cement 


By  sending  a 

POST    CARD 


Estate  of  John  Battle 

Thorold 
Ont. 


Should  be  kept 

in  stock  by  all 

Hardware 

Merchants 


Prices  and  full 

particulars 

will  be  given. 


FOR   MASONRY  WORK  OF  ALL  KINDS 


ALL  BRISTLES 


used  in  BOECKH'S 
STANDARD  BRUSHES  are  bought  in  the  best  mar- 
kets and  are  of  the  very  highest  grade,  and  are  all  specially 
prepared  to  secure  the  best  results. 


CHAS.  BOECKH  &  SONS 


Sole  Manufacturers 


Office  and  Warerooms :    80  York  St. 
Factories  :    158  to  168  Adelaide  St. 


TORONTO,   ONT. 


TRADE    MARK. 


BLACK 
DIAMOND 


FILE 
WORKS 


21  to  43  Richmond  St.,  Philadelphia,  Pa. 

Gk  &c  HI.  IBJ^IRILSriETT, 

MANUFACTURERS   OF 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  Lightning  Sawfiles. 

AND 

EVERY   OTHER    DESCRIPTION    OF  SAW   FILES. 
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WINCHESTER  RIFLES  AND    GUNS. 

M&  L  Samuel,  Benj  imin  &  Co.  have 
to  hand  this  week  shipments  of 
•  Winchester  repeating  rifles  and 
guns.  The  accompanying  cuts  show  some 
of  the  lines.     The  cuts   Nos.  2  and  3  illus- 


which  permits  the  magazine  to  be  easily 
filled.  The  carriage  is  forced  from  the  car- 
rier into  the  chambers  by  the  forward  move- 
ment of  the  breech  bolt.  The  arrangement 
of  the  breech  bolt,  finger  lever  and  locking 
bolts  gives  power  to  put  in  and  take  out 
a  cartridge,  and  to  withstand  any  charge. 
No.  1. 


Chester  repeating  shot  gun,  model  1893. 
This  gun  is  operated  by  a  slid- 
ing fore-arm  below  the  barrel.  It  is 
locked  by  the  closing  motion,  and  can 
be  unlocked  only  by  pushing  forward  the 
fire-pin,  which  may  be  done  by  the  hammer 
or  by  the  finger.      When  the    hammer  is 


trate  calibres  38-  56  and  40-82,  model  1886, 
both  of  which  the  firm  have  in  stock. 
These  rifles  are  manipulated  by  a  finger 
level,  enabling  easy  and  rapid  firing  from 


The  magazine  is  closed  while  the  gun  is 
closed,  through  a  spring  cover  at  the  side, 
and  is  provided  with  a  stop  which  permits 
the  use  of  cartridges,  having  the  same  shell 
No.  2. 
4- 


down,  the  backward  and  forward  motion  of 
the  sliding  fore-arm  unlocks  and  opens  the 
breech-block,  ejects  the  cartridge  or  fired 
shell,  and  replaces  it  with  a  fresh  cartridge. 


the  shoulder.  The  gun  is  lock  by  two  bolts, 
having  a  motion  like  the  old  Sharp  or  breech- 
block, which  show  on  the  top  of  the  gun 
when  it  is  closed.     In  this  position  the  tack- 


of  vaiying  lengths  less  than  the  standard. 
The  rifle  shown  in  cut  No.  3,  Samuel,  Ben- 
jamin &  Co.,  have  in  models  1873  and  1892, 
and  in  calibres  32-38-44.     The  barrel  of  this 

NO.  3. 


The  construction  of  the  arm  is  such  that  the 
hammer  cannot  fall,  or  the  firing-pin  strike 
the  cartridge,  until  the  breech-block  is  in 
place  and  locked  fast.     The  trigger  touches 


ing  bolts  one  on  each  side  of  the  breech 
bolt,  each  fitting  into  its  slot  in  the  frame 
on  the  one  side,  and  into  a  similar  slot 
in    the    breech    bolt    on    the    other.     The 


gun  is  attached  to  the  frame  by  an  inter- 
rupted screw,  so  that  one-quarter  turn  will 
detach  the  barrel  from  the  frame.  The 
magazine,  barrel   and  fore-end  are  attached 

No.  4. 


the  sear  only  when  the  gun  is  closed — that 
is,  the  hammer  cannot  be  let  down 
except  when  the  gun  is  locked.  Hav- 
ing   closed    the    gun    and   set    the    ham- 


first  open  motion  of  the  lever  withdraws 
and  locks  back  the  firing-pin  until  the  gun 
is  again  ready  for  firing.  A  hook  attached 
to  the  finger  lever  draws  the  cartridge  out 
of  the  magazine  into  the  corner  block.  This 
enables  the  use  of  a  weak   magazine  spring, 


by  a  ring  at  the  breech,  so  as  to  form  but 
one  piece.  The  magazine  can  be  screwed 
out  and  withdrawn  entirely  from  the  barrel, 
leaving  the  latter  to  be  washed  with  water, 
if  desired,  without  wetting  the  action  or 
magazine.       Cut    No.    4  shows   the    Win- 


No.  5. 


FOR  NITRO  POWDERS 


mer  at  half  cock,  it  is  locked  against 
both  opening  and  pulling  the  trigger. 
While  the  hammer  stands  at  the  full-cock 
notch  the  gun  is  locked  against  opening. 
To  open  the  gun,  lift  the  hammer  to  full 
cock  and  push  forward  the  firing  pin,  pulling 
back  the  action  slide.  Cut  No.  $  shows  the 
"  Rival  "  shell  primed  with  Winchester's  No. 
3w  primer.  This  shell  is  colored  blue  to 
distinguish  it  from  the  old  "  Rival." 


The  directors  of  the  Bank  of  Montreal 
have  declared  a  half-yearly  dividend  of  5 
per  cent. 
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Ontario  But  Work,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes    of   Hot    Pressed 
Nuts,  Square  and  Hexagon 


Qlarkson 


ACCOUNTANTS    .     .     . 

Established  1864. 

26  Wellington  St-  East,  TORONTO 

MUNN'S  LIQUID  GLUE 

Received  the  Highest  Award 

WORLD'S  FAIR,  1893 

In  competition  with 

American   Glues 


THE  ART  METROPOLE,  Agents. 

131  Yonge  St.,  TORONTO. 


Calcined  Plaster.         Sewer  Pipes. 

Chimney  Linings  and  Tops. 

Mortar  Stains.  Fire  Bricks  and  Clay. 

Enamelled  Porcelain  Sinks. 

English  and  Belgian  Portland  Cements 

and  General  Builders' 
and  Contractors'  Supplies. 


W.  McNally  &  Co. 

MONTREAL. 

1879 ESTABLISHED 18T9 

Essex  Handle  and  Wood-Turning  Work 


You  can  make  no  mistake  by  placing  your  order  for 
Axe  Handles  with  us.  Our  Shaved  Pattern  Second 
Growth  Axe  Handle  is  undoubtedly  the  best  handle  in 
the  market.  Our  Polished  Octagon  Axe  Handle  cannot 
be  improved.  Our  Second  Growth  Oak  is  a  beauty. 
Our  timbers  the  toughest  and  patterns  the  best.  Ship- 
ment for  June  and  July  exceeds  three  thousand  dozen 
Let  us  have  your  specification  for  future  shipment  now 
and  you  will  be  pleased. 

GARDNER  BROS.  &  CO.. 

ESSEX,    ONT. 


AMERICAN  STOVES  IN  THE   EAST. 

"  The  reduction  of  the  duty  has  permitted 
the  importation  of  American  stoves  and 
ranges,  and  we  have  brought  in  several  so 
far  this  year,"  said  Mr.  Sheraton,  of  Sheraton 
&  Whittaker,  stoves  and  house-furnishings, 
St.  John,  N.B.,  to  The  Hardware  Mer- 
chant. "There  are  some  people  who  will 
have  them,  and  would  have  had  them  before 
the  duty  was  reduced,  thinking  they  are 
better  than  Canadian,  but  I  cannot  agree 
with  them.  Canadian  foundries  should  have 
no  difficulty  in  competing  with  a  protection 
of  27)4  per  cent.  We  sell  a  great  many  of 
Clark  Bros.',  Preston,  and  McClary  Manu- 
facturing Co.'s,  London,  stoves  and  ranges, 
and  they  are  giving  every  satisfaction. 
Business  is  rather  ahead  of  last  year,  but  col- 
lections have  not  been  good  though  they 
are  improving  now." 


COMPILING   CIRCULARS. 

The  construction  of  a  paying  circular  re- 
quires care.  For  those  who  are  interested 
in  the  problem,  remarks  House-Furnishing 
Review,  we  make  the  following  suggestions  : 
Don't  try  to  be  funny  ;  a  pun  or  racy  head- 
line is  apt  to  be  resented  as  facetious,  or  at 
best  flippantly  regarded.  Never  offer  things 
free  ;  every  sensible  housewife  knows  that 
no  one  can  give  something  for  nothing. 
Never  quote  goods  below  cost  ;  everyone 
regards  with  suspicion  an  article  advertised 
below  cost.  Let  your  circulars  be  dignified 
and  attractive  ;  remember  that  a  circular 
is  rarely  kept  for  reference,  and  unless  you 
present  an  idea  worthy  of  repetition  or  com- 
ment in  the  headline,  the  fine  print  is  apt  to 
be  overlooked.  Talk  about  quality,  prompt- 
ness and  general  reliability  ;  never  send  out 
a  trashy-looking  circular,  better  send  half  as 
many  well-printed  ones  ;  convey  the  im- 
pression that  you  are  well-stocked,  and  that 
your  goods  are  the  best  and  your  prices 
moderate. 


IRON  ORE   ON  THE  COAST. 

Mr.  Anderson,  the  freight  agent  of  the 
C.  P.  R.,  is  one  of  the  busiest  men  in  Slocan 
these  days,  says  the  Slocan  Times.  He  is 
booking  contracts  for  the  shipment  of  ore. 
The  C.  P.  R.  means  to  hold  the  trade  if  he 
has  to  transport  the  ore  by  sleigh  road  for  a 
part  of  the  winter.  The  present  arrange- 
ments are  to  run  the  Nakusp  and  Slocan 
road  right  along  through  the  winter  from 
Three  Forks  to  Nakusp.  The  route  from 
Nakusp  to  Revelstoke  will  be  kept  open  by 
steamboat  and  railways  so  long  as  the  boats 
can  make  the  end  of  the  Arrow  Lake  track. 
If  the  lower  part  of  the  Columbia  should 
freeze  connections  will  be  made  by  a  snow 
road  until  such  time  as  the  river  opens 
again.  The  only  interruption  to  continuous 
traffic  into  and  out  of  the  country  will  be  a 
week  or  two  in  spring  when  the  ice  is  break- 
ing and  the  snow  is  melting,  and  before  the 
river  opens  for  a  steamboat  traffic. 


DOwSWELL  BROS. 

HAMILTON,  ONTARIO 


MANUFACTURERS  OF 


Clothes  Wringers,  Mangles, 
Churns,  Washing  Machines, 
and  Household  Specialties 


Prices  are  low  but  you  will  find 
our  goods  first-class.  Send  for 
Catalogue 


Eastern  Agents 


I.L. 


&  SON,  -  Montreal 


RAMSAY'S 

Furniture  Varnish 
Brown  Japan 
Inside  Varnish 
Outside  Varnish 

In  Handy  Cans 

IS    THE    PROPER    LINE. 


A.  RAMSAY  &  SON 


MONTREAL. 


Pigou,  Wills  &  Laurence 


Limited. 


II  QUEEN  VICTORIA  ST.,    -    LONDON,  E.  C. 

Sole  makers  of  the 

"ALLIANCE" 

PRIZE  SPORTING  POWDER 

THE   TRADE   ONLY    SUPPLIED. 

Books  for  Retailers 

Published  for  the  good  of  the  trade. 


Ideas  for  Hardware  Merchants 

As  its  name  implies  it  is  full  of  ideas 
for  the  retail  hardware  merchant. 

PRICE,  50  CENTS  (Half  Price) 

Buying-,  Handling-  and  Selling  of  Tea 

Being   the    experience   of    the    most 
prominent  and  successful  merchants. 

PRICE,    35    CENTS. 

Pitfalls  of  the  Dry  Goods  Trade 

This  is  another  batch  of  Prize  Essays 
full  of  valuable  information. 

PRICE,   10  CENTS 

Sent,  postpaid,  on  receipt  of  price. 


HARDWARE  MERGttANT 

TORONTO. 
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BURNING  GAS. 

IT  is  deemed  by  some  who  undertake  the 
manufacture  of  gas-burners  for  fuel  pur- 
poses to  be  advantageous  to  heat  the  gas 
and  air  in  an  atmospheric  burner  before  it 
reaches  the  point  of  ignition,  writes  "Novice," 
in  Metal  Worker.  The  object  is  to  avoid  a 
reduction  in  the  power  of  the  flame  by  the 
introduction  of  a  cold  mixture,  hut  there  are 
other  important  points  to  be  considered. 
One  man  claims  that  that  he  would  prefer 
that  the  burner  should  never  rise  in  tempera- 
ture above  that  at  the  time  when  it  is  lighted 
and  has  arranged  as  far  as  possible  to  ac- 
complish this  result.  The  explanation  given 
is  on  this  basis  :  All  burners  are  arranged  to 
consume  one  part  gas  and  several  parts  air. 
The  orifice  through  which  the  gas  is  fed  is 
regulated  at  i  part  gas  to,  say,  6  of  air  at  the 
point  of  mixing.  The  gas  being  under 
pressure  the  quantity  will  be  maintained  and 
will  drive  in  with  it,  at  first  lighting,  the 
quantity  of  air  arranged  for,  when  there  will 
be  i  part  gas,  6  parts  oxygen  and  24  parts 
nitrogen.  If  the  mixture  is  heated  all  of  the 
constituents  will  expand,  and  as  the  gas  is 
under  pressure  its  quantity  will  be  main- 
tained, when  its  expansion  will  fill  the 
chamber  and  prevent  the  full  quantity  of  air 
from  entering.  A  double  reduction  in  the  air 
supply  will  result  from  the  expansion  of  the 
air,  so  that  it  is  quite  possible  that  the  6  parts 
oxygen,mentioned  for  illustration,  may  bere- 


duced  as  low  as  4  parts,  or  lower,  when  the 
flame  changes  in  character  and  efficiency. 
Where  the  burner  is  used  by  an  experienced 
man  and  has  a  regulating  device,  the  regu- 
lator may  be  opened  and  the  quantity  of  air 
properly  adjusted.  Should  such  a  burner 
light  back  and  it  become  necessary  to  shut 
it  off  and  relight  it  while  it  is  hot,  it  would 
be  necessary  to  reduce  the  air  supply  very 
low  and  let  the  gas  on  full  before  attempt- 
ing to  relight.  Most  of  the  burners  in  use 
do  not  have  an  air  regulator  and  the  change 
in  the  character  of  the  flame  is  due  to  the 
cause  just  described.  To  prevent  a  radical 
change  in  the  flame  after  the  burner  has 
become  hot,  the  gas  office  is  made  to  in- 
sure a  proper  flame  when  the  burner  is 
heated.  This  gives  a  very  small  quantity  of 
gas  in  proportion  to  the  air  when  the  burner 
is  cold  and  consequently  the  lighting  back 
occurs.  The  remedy  then  applied  by  many, 
instead  of  being  to  let  the  gas  flow  a  bit  be- 
fore trying  to  light,  is  [to  enlarge  the  gas 
orifice,  often  in  this  way  spoiling  the  burner. 


STILL  THE  MOST  POPULAR  STOVE. 

Forty  years  ago  a  foundryman  in  Monc- 
ton,  New  Brunswick,  conceived  the  plan  of 
what  he  thought  would  be  a  popular  stove. 
He  whittled  the  patterns  out  of  wood,  and 
soon  began  casting  them.  He  called  it 
"The  Star"  cooking  and  heating  stove.  It 
took  well,  and  soon   every  farmer  and  vil- 


lager had  one,  for  every  foundry  went  into 
the  manufacture  of  this  style.  It  is  simply 
the  old  style  quick  stove,  with  big  fire-box  ; 
with  the  cylindrical  oven  tacked  on  the  top 
at  the  back.  There  is  no  damper,  except- 
ing in  the  pipe,  and  once  started  the  fire 
burns  so  fiercely  and  gives  out  so  much  heat 
that  the  room  is  warmed  and  the  breakfast 
cooked  in  fifteen  minutes  —  an  important 
consideration  a  cold  winter's  morning. 
Hundreds  of  other  designs  have  come  and 
gone  since.  All  of  them  had  advantages. 
The  present  fashionable  stove,  with  its 
nickeled  parts,  numerous  dampers,  ovens, 
and  other  appliances  is  ornamental  as  well 
as  useful.  With  all  that,  nearly  every  foundry 
has  to  make  the  ugly  old  "  Star,"  and  it 
seems  likely  to  remain.  Some  of  the  foun- 
dries have  modified  it  slightly,  but  they  have 
not  improved  it.  It  is  cheap  and  it  is 
serviceable,  and  that  is  what  many  a  farmer 
and  working  man  want. 


News,  Vernon,  B.C.,  Oct.  4:  "Mr.  J. 
Cameron,  representing  Hardware  Mer- 
chant and  other  trade  journals  issued  by 
the  J.  B.  McLean  Co.,  of  Toronto,  was 
through  the  Okanagan  district  last  week. 
Mr.  Cameron  was  in  Vernon  two  years  ago, 
and  naturally  finds  a  wonderful  growth 
since  that  time.  The  papers  he  represents 
are  liberally  supported  in  this  Province — 
and  deservedly  so." 


OXFORD  LINE  OF  STOVES  AND  RANGES 

The  best  selling  lines  in  the  market.    See  our  lines  before  purchasing. 

DUCHESS  OF  OXFORD 

RANGES 

Are  of  modern  construction. 

Are  handsomely  ornamented. 
Are  great  water  heaters. 
Have  large  ovens. 

COUNTESS  OF  OXFORD 

BASE  BURNERS 

Every  stove  a  double  heater  of 
unequalled  power. 
Large  and  quick-working  ovens. 
Modern  and  attractive  in  design. 
Handsomely  ornamented. 

Thousands  of  Oxford  Stoves  and  Ranges 
in  use  and  everyone  satisfactory 


THE  DUPLEX  FLUE  with  which  these 
Ranges  are  fitted  ensures  quick  working  and 
even  heating  of  all  parts  of  the  oven,  and 
prolongs  the  life  of  the  Fire  Linings 


MANUFACTURED  BY 


THE  GURNEY  FOUNDRY  CO.,  ltd.,  T 


ORONTO 
ONT. 


THE  GURNEY-MASSEY  CO.,  ltd.,  M 


ONTREAL 
QUE. 
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BICYCLES  FOR  WOMEN. 

THERE  is  probably  no  better  proof  of 
the  bicycle's  growing  popularity  than 
is  found  in  the  statement  that  one- 
fifth  of  the  wheels  are  designed  for  ladies' 
use,  remarks  Hardware  Reporter.  When 
old  ordinaries  were  on  the  road,  a  woman 
on  wheel-back  was  an  unknown  sight,  out- 
side of  the  variety  stage  or  the  circus,  but 
when  the  safeties  came  into  vogue  and  it 
was  seen  that  a  woman  could  ride  one  as 
easily  as  a  man,  the  gentler  sex  caught  on 
to  the  new  idea  and  their  presence  on  the 
road  and  the  streets  is  so  common  that  it 
does  not  attract  more  than  a  passing  atten- 
tion. They  have  even  appeared  on  the  race 
track,  and  in  many  of  the  Eastern  cities 
there  are  one  or  more  riding  clubs  whose 
membership  is  confined  exclusively  to 
women.  Of  course,  there  was  considerable 
objection  to  women  astride  a  wheel,  and  for 
a  time  it  seemed  as  if  they  would  be  obliged 
to  dismount,  but  the  physicians  recommend- 
ed it  as  an  exercise,  and  even  Mrs.  Grundy 
at  last  gave  her  consent,  so  that  now  bicycle 
riding  for  women  is  not  only  extremely 
proper  but  is  most  distinctly  a  fad,  a  com- 
bination that  assures  its  popularity  and  in- 
dicates, as  well,  what  a  strong  hold  it  has 
obtained  on  both  business  and  social  life. 

This  is  a  point  that  has  a  special  bearing 
on  the  hardware  trade.  There  is  hardly  a 
dealer  who  does  not  count  a  number  of 
women  among  his  customers,  and  who  can- 
not build  up  a  trade  among  those  of  riding 
age  if  he  only  makes  a  sufficient  effort.  It 
is  said  there  are  more  women  riders  in  and 
around  the  larger  cities  of  the  East  than 


rtf 


doing  away  with  the  agents  and  are  making 
arrangements  with  retailers  through  the 
jobbers.  An  instance  of  this  is  found  in  a 
letter  from  one  of  the  more  prominent  com- 
panies, from  which  the  extract  is  taken  : 
"  We  are  firm  believers  that  the  hardware 
trade  is  the  proper  channel  for  wheels.  We 
have  advocated  this  for  some  time,  and  have 
been  very  successful.  In  fact,  our  most 
valuable  accounts  have  been  with  that 
trade."  Similar  testimony  has  been  re- 
ceived from  other  manufacturers,  and  these 
two  statements  may  be  accepted  as  facts  : 
That  woman's  use  of  the  wheel  guarantees 
a  continued  popularity,  and  that  thtir  sale 
has  found  the  right  channel  in  the  hardware 
trade  and  will  keep  on  following  it. 

A  NEW  SPIDER. 

A  new  spider,  or  more  commonly  called 
a  frying-pan,  is  about  to  be  placed  on  the 
market  in  England,  says  an  exchange.  It 
is  constructed  on  an  entirely  new  principle, 
which  promises  to  become  a  successful 
novelty  in  house-furnishing  goods.  An  outer 
plate  of  sheet  iron  and  an  inner  plate  of 
bright  steel  enfold  a  thin  layer  of  asbestos, 
and  it  is  claimed  that  by  this  arrangement 
the  pan  can  never  get  overheated,  and 
that  the  cooking  can  be  "  done  to  a  turn  " 
with  small  trouble,  and  with  an  entire  ab- 
sence of  waste. 


THE  "HANDY  BENCH  WRINGER." 

The  "  Handy  Bench  Wringer,"  herewith 
illustrated,  is  meeting  with  a  good  sale  by 
H.  S.  Howland,  Sons  &  Co.  It  can  be  fold- 
ed into  small  space  when  not  in  use.  It  has 
stsel  and  wood  springs,  double  tooth  cogs  at 


there  are  in  this  section,  but,  like  all  other 
fashions  or  customs,  this  one  is  bound  to 
spread  and  is  reasonably  certain  to  go  to  the 
hardware  trade  for  its  mounts.  This  is  all 
the  more  certain  for  reasons  previously 
stated,  namely,  that  the  manufacturers  are 


both  ends,  reversible  drip  board  to  turn  the 
water  into  the  tub,  and  is  substantial,  com- 
pact and  highly  finished.  The  rolls  are 
warranted,  and  all  white  rubber  and  vulcan- 
ized direct  to  the  shaft.  Length  of  rolls,  n 
inches. 


SITUATIONS  VACANT. 


HARDWARE  CLERKS-INCREASE  YOUR  IN- 
COME by  showing  The  Hardware  Dealer's  Maga- 
zine to  your  local  hardware  merchanis  and  manufac- 
turers. Subscription  $1.00  a  year.  Liberal  commission. 
For  sample  copy,  terms,  etc.,  address  D.  T.  Mallett, 
Publisher,  78  Reade  St  ,  N.Y. 


Pickard's  Pat.  Sink  Strain 

Has  been  a  great  seller  with 
agents.    We  manufacture 
agents'  specialties. 

Address  ARMOUR  MFC.  CO. 

343  Yonge  Street,  TORONTO,  ONT. 


OUR  SALES  OF 


"BURHAM 


»   Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  other 
Try  it  and  be  convinced 


Sole  Consignees  for  Canada, 


MCRAE  &  GO.,  OTTAWA 


l>ll-D   -fO-PAV  -fH^rJ, 

Ia/i-th  a  fiefn  *NP 

DO  YOlf? 

fcdirectCseniett  t~ 
•J*     in    the      *$• 

£0MTF^eT~ 

To  f\  ON*  "To 

Of  ill  bring  you, 
tenders/rent  tht 
best  contractors. 


BLACKSMITHS'  TOOLS. 


Horseshoe  Vises. 

Price,  No.  1,  -  $4.00 
"      No.  2,  -      7.50 

Will  save  their  cost 
in  a  week's  sharpen  • 
ing 


A.  B.JARDINE&CO. 

HESPELER,   ONT. 


26 


HARDWARE, 


TELEPHONE    1780. 


J.  H.  FARR  &  CO.  ™if  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,   Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 

8  to   16    MORSE    STREET,        -         -        TORONTO        ONT. 


For  Iron  Fencing 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


W.  &  Sc  BUTCHER,  Sheffield,  England,  Makers  for  over  ONE  HUNDRED  YEARS 

of  the    celebrated    "WADE    &    BUTCHER"     Razors,    and    the    Original   Manufacturers 
of  Hollow  Ground  Razors,  can  with  confidence  highly        ^-^         ^  <r?7\<rT3  rzs  o  r\  r->  w 

recommend  their  goods  and  particularly  their  \»y  ^^S^Xa^^S^a^"  V& 
Brand  as  being  the  most  perfect  Extra  Hollow  Ground  Razors  ever 
manufactured  and  especially  suited  for  the  use  of  Barbers  and  for  priv- 
ate use.  Genuine  Razors  are  marked  with  one  of  the  following  Corpor- 
ate Trade  marks  : 


OR 


WADE  &  BUTCHER, 
SHEFFIELD,  ENGLAND. 

®y$» — >%i 
JAMES  HUTTON  &  CO-,  Agents, 


OR 


FOR  SALE  BY  ALL  DEALERS  IN  HARDWARE,  CUTLERY  and  FANCY  GOODS 


Montreal 


CURRENT    JVIAKKET    QUOTATIONS 


METALS. 


Tin. 

Lamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  20,   21 
Straits "     ....  20.   21 

Tin  Plates—  Charcoal  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes $5  50  $5  75 

I.X.,           "          6  75    7  00 

I.X.X.,        "           8  00    8  25 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 3  75    4  00 

IX              "             4  75    5  00 

I XX.,        "            5  75    6  00 

I.XXX.,     "             6  75    7  00 

D.C.,12}xl7         3  50    3  75 

DX.,        4  50    4  75 

D.X.X.        "            4  75    5  CO 

Note. -Other  brands  might  be  shaded 

by  25c.  per  box. 

Coke  Plates— Bright 

Bessemer  Steel— 

I.C.,  usual  sizes   3  35    A  50 

I.C.,  special  sizes 3  60    3  75 

Charcoal  Plates— Terne. 

Dean  or  J.G.  Grade— 

l.C.  20  x  28,  112  sheets  . .     6  50    6  75 

IX.  Terne  Tin 8  75    9  00 

Old  process  l.C 13  00 

"    *      "      I.X 16  0C 

Charcoal  Tin  Boiler  Plates. 

Cooklev  Grade—  Per  lb. 

X.X."  14x56,  50  sheet  bxs  ) 

14x60,  "  [   6c,    6jc 

ltx65,  ) 

Tinned  Plates 

72x30  up  to  24  gauge 6}    6} 

26        "     6?    7 

28        "     7}    7} 

Iron  and  Steel. 

Base  Price 

Common  Bat,  per  100  lb    ..  $1  85  1  90 

Refined      "  "  ..     2  35  2  65 

BorseShoe  "  "  ..     2  60  2  75 

Band  "  "  ••     2  25  2  30 

Hoop  "  '  ..     2  25  2  30 

Swedish         "  "  ..     4  00  4  25 

Sleigh  Shoe  Steel 2  50 


Tire  Steel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb    0  10    0  14 

Russian  Sheet        "         0  10}  0  11 

Tank  Platesl-5  and  thicker  2  00    2  25 

Boiler  Rivets 4  50    5  00 

Boiler  Tubes. 

J-inch    10}c 

-inch 13} 

Steel  Boiler  Plate. 

\  inch  $2  45 

L6    "      2  35 

%      "      nd  thicker 2  25 


Sheet  Iron, 


8  to  20  gauge 

22  to  24      " 

26 

28  " 


2  50 
2  35 
2  45 
2  65 


Canada  Plates. 


Alldull 2  50    2  55 

}  polished 2  55    2  60 

All  Bright  2  85 

Iron  Pipe. 

Wrought  67}  to  70  p.c. 
Galvanized,  45  to  50  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  57}  p.c. 

Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 4},  4} 

26  gauge,  "        4j,  5 

28     "  "       5,    51 

Gordon  Crown— 

16  to  24  gauge,  per  lb  4},  4} 

26  gauge,  "         4},  4j 

28      "  "         ih  5 

Note — Cheaper  grades  about    }  cen 

per  lb  less. 

Chain. 

Prool  Coil,  3-16  inch,  per  lb 
i 


5-16 

% 

7-16 

V4 

% 

3* 


6  3-5 

4J 

4} 

41 

4 


....  2i 
..2  4-5 


Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 


0  50 


1  10 


Copper — Ingot. 

English  B.  S  ton  lots  0  10}  0  11 

Lake  Superior  0  10}  0  11 

Bolt  or  Bar. 

Cut  lengths,  round,  }  to  Jin.  $0  20  $0  22 
"  round  &  square 

1  to  2  in 0  19    0  21 

Vote— Complete,  lengths  abou  Ifteen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

Untinned,  14  oz,  and  light, 
16  oz,  14x48  and  14x60  $0  14    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  14}  0  16} 

Note — Extra  for  tinning,   2  cents  per 

pound,  and  tinning  and  half  planishing 

3  cents  per  pound. 

Planished  and  tinned,   14x 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 

4x6  ft,  25to301bea,  perlb..  0  16    0  17 
"        35  to  45      "  "       ..0  14}  0  15} 

"       50  lb  and  above  per  lb  0  14    0  14} 
Boiler  <t  T.  K.  Pitts 

Plain  Tinned   perlb 0  19 

Spun  "         ....     0  23 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  18  0  20 

"        27  to  30      "      ..  0  20  0  21 

"       30  and  up 0  23  0  26 

Sheets,  hard-rolled  2x4  ft...  0  21  0  23 

Zinc  Spelter. 

Foreign,  per  lb 0  04}  0  04| 

Domestic    "      0  04$  0  04} 

Zinc  Sheet. 

5  cwt  casks 0  041 

Part  casks 0  05 

Lead. 

Imported  Pig.  per  lb 0  2J    0  02i 

Domestic  "      0  02| 

Bar,  1  pound 0  04} 

Sheets,  2}  lbs,  sq.  ft,  by  roll  0  04}  0  04} 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  04}  0  04} 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  psr  lb  and  30  p.c. 
discount. 


Note— Cut  lengths,  net  price  ton  lots 
30  and  10  p.c.  ais.;  waste  pipe,  in  8  ft 
lengths  lists  at  7}c. 

Solder.  perlb. 

Bar  Half-and-half  (guar.)...    0  13*  0  14 

Standard  0  12}  0  13 

Wire 0  17    0  19 

Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's.perlb  $0  '.0    0  10} 

Other  makes"     t    9}  0  10 

White  Lead. 

Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  cwt  4  50  4  50 

No.  1  Do "  4  25 

No.  2  Do "  4  00 

No.  3  Do "  3  75 

Prepared  Paints. 

(In  },  }  and  1  gallon  tins.) 

Pure,    per  gallon $100 

2nd  qualities    "      0  90 

Barn(inbbls) 0  80      0  90 

Colors  in  Oil. 

( 25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

Green    0  09 

Chrome    "         0  08 

French  Imperial  Green  0  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwtl  35  1  40 
"      (J.F.L.S.)"        "  2  75 

"  Roval  "  "  1  10  1  15 
Venetian  Bed,  (best)  "  "  1  80  1  90 
English  Oxides  per  cwt  3  00  3  25 
American      "     )      ,.        .,  1  25  x  y0 

Canadian    "     S 

Paris   Green,  per  lb  .0  15    0  16 

Burnt  Sienna,  pure,  per  lb  0  08} 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  rilack  "      0  09 

Chrome  Yellows"      0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greens  "      0  12 

Golden  Ochre  0  03J 


HARDWARE 
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Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  69 

Extra        '  "        0  90 

Brown  Japan  "        0  65 

Brown  Japan,  Turpentine  p.  gal.  0  85 
No.  1  Carriage  •'        1  30 

Gold  Size  Japan       per  gal.  1  00    1  20 
Pure  Orange  Shellac       "       1  95    2  05 

Hard  Oil  Finish       130 

Oil  Shellac 1  40 

White  Shellac 2  25 

Linseed  Oil  (in  bbls) 

Raw,    per  gal  0  52 

Boiled        "       0  55 

Turpentine  (in  bbls) 
Selected  Packages,  per  gal    0  39 
Castor  OH. 

Best,  perlb 0  06*  0  07J 

Cod  Oil. 

Cod  Oil,  per  gal 0  50    0  51 

Glue  (in  bbls) 

Common,  0  07}  0  08 

French  medal 0  09i  0  C9} 

Cabinet,  sheet.. 0  11    0  12 

White.extra  0  16    0  18 

Gelatine   0  20    0  SO 

Strip    0  16    0  18 

Coopers    0  19 

A  1  clear 


0  53 
0  56 


0  40 


Axle  Grease. 

Per  gross  7  00  13  00 

Bath  Tubs. 

Zinc  discount 4  00    4  25 

Copper,  discount,  50  p.c.  off  Revised 

list. 
Steel  Clad  20  p. c.  dis. 

Bells—  Hani, 
Brass,   60    to  66§. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 
Cow. 
American  make.discount  60  to  60  and   Portland,  car  load  lots 

5  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00    5  00 

House. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  perdoz  3  35    4  75 

Moulders'    "      7  50  10  00 


Carpet  Sweepers. 

Bissell,  per  doz 22  50 

World  '  21  75 

Daisy,  "  24  00 

Star,  " 18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "       30  00    33  00 

Cartridges — See  Ammunition  . 
Castors, 
Bed, new  list,  dis.  50pc  )  to  50  and  5 
Plate  dis.50pc,  J     percent. 

Cattle  Leaders. 

No  31  and  32,  per  gross 8  50  1125 

Cement. 


Glass. —  Window. 
Box  Price. 


Star. 


Double 
Diamond 


2  70 
J  10 
1  10 
1  10 


0  20 
0  09 


Thorold 
Queenston       " 
Napanee  " 

Chalk. 
Carpenters'  Colored,  per 

gross  0  45    0  75 

White,  lump,  per  cwt   0  60    0  65 

Red 0  05     0  06 

Crayon,  per  gross   0  14    0  18 

Chisels — Socket,  Framing  and  Firmer 
Blacksmiths'   discount   35,40  percent   American, dis  70  and  10  per  cent . 

Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 

Churns 
Daisy  or  Leader,    dis.    from   factory 


Size 

Per 

Per 

Per 

United 

50  ft 

100  ft. 

50  ft. 

100 

i  nches 

14  to  25 

11  5 

2  20 

1  50 

26  to  40 

1  30 

2  50 

1  75 

41  to  50 

2  90 

3  90 

51  to  60 

3  20 

4  30 

61  to70 

3  50 

4  80 

71  to  80 

3  90 

5  30 

81  to  85 

4  40 

i  80 

86  to  90 

5  00 

6  75 

91  to  95 

8  25 

96  to  100 

9  50 

101  to  105 

11  25 

106  to  110 

13  50 

111  to  115 

15  00 

Pilkinglon. 

Ordinary. 

1st  break 

$2  70 

Belting 

Agricultural,  50  per  cent. 
No.  1,  leather,  dis.  40  &  5  p.c.  to 45  p.c. 
Liquid  Glue-F.  LePage's,  dis.  20  to    B     t  ditto  30  t(1  m  percent. 
25  per  ct.  off  list ;  Munn's,  dis.  25  to  30  '  J" J\ 

per  cent,  off  list!  Bench  Stops. 

Perdoz 5  00    6  00 

Bits— Auger. 
Gilmour's  dis  60  per  cent. 
Excelsior,  discount  60percei.*. 
Rockford  Common,  65  to  65  and  5  p.c. 
Perfection,  50  and  10  per  c. 


0  85     4  00 


2nd 
3rd 

4  th 
5th 
6th 
7th 


2  90 

3  10 
3  40 

3  65 

4  15 
4  65 


Picture  Glass 
Pilkington's  ordinary. 

1st  break    

60  and  2Y,  per  cent.   From  stock  60   2nd      "        


0  90 

1  50 
5  20 


4  50 


HARDWARE. 

Ammunition — Cartridges. 
B.  B.  Caps,  50  and  5  per  cent. 

Kim  Fire  Pistol,  dis.40to  45  p.c.  Amer.  Jenmng's  Gen,  net  list  to  5  p.  cent  dis 
Rim  Fire  Cartridges,  Dom.  50  &  5  p.c. 
Rim  Fire,  Military,,  net  list,  Amer. 
Central  Fire  Pistol  &  Rifle,  15tol8per 

cent.,  Amer. 
Central  Fire  Cartridges,  pistol  sizes, 

Dom.  30  per  cent. 
Central    Fire    Cartridges,    sporting 

and  military,  15  and  5  per  cent. 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.     B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded  and    empty  Shells,  "  Trap  " 

and  "  Dominion  '    grade,25  p.c 
Shot. 
Canadian,  common,  20  per  cent. 
Brass  Shot  Shells,  55  and  10  p  c. 
Primers,  30  per  cent. 

Wads. — Baldwin's. 

perlb    Mascot    , 
Best  thick  white  felt  wadding,  Erminie 

in  Jib.  bags 1  00 

Best  thick  brown   or  grey  felt 

wads,  in  Jib.  bags 0  70   All  sizes,  per  lb 0  11 

Best  thick  white  card  wads,  in  Bolts. 

boxes   of   500    each,    12   and  Carriage,  dis,  70  and  10  p.c. 

smaller    gauges 0  99   Tire,  dis  60  to  60  and  10  per  cent 

Best  thick  white  card   wads,  in  Stove,  dis., fiO  and  10  p.c. 

boxes  of  500  each,  10  gauge 0  35   Elevator,  dis.,  35  to  40  p.  c. 

Best  thick  white  card  wads,   in  Machine,  dis.,  70  to  70  and  10  per  cent 

boxes  of  500  boxes, 8  gauge....     0  55  Rorins- Machines 

Thin  card  wads  in  boxes  of  1000  Boring  Macliines. 

each,  12  and  smaller  gauges...    0  20   Complete,  with  Augers,  ea.    5  00    7  5C 
Thin  card  wads  in  boxes  of  1000  Braces. 

each,  10  gauge...... ......    0  25    Barber's    6  00    7  75 

Thin  card  wads  in  boxes  of  1000  Barber's  Ratchet 10  00  11  00 

each,  8  gauge 0  45    Farmers> 2  00    2  75 


Car. 
Gilmour's,  47}  to  50  percent 
Expansive 

Clark's.  15  per  cent. 
Excelsior,  10  percent. 
Gimlet 

Clark's,  perdoz 0  65 

Diamond,  Shell  "       1  00 

Nail  and  Spike,  per  gross    2  25 

Blacking,  (Catchpole's). 

No.l,  Egyptian  Blacking 9  00 

•  i    2,  •'  "  4  fln 

Blind  Rollers. 

Annex     perdoz.     125 

1  35 
"  112 

Blind  and  Bed  Staples. 


0  15 


Chemically  prepared  black  edge 
grey  cloth  wads,  in   boxes  of  p.  M 
250  each 


Millar's  Falls  15  50  29  00 

Brackets — Shelf. 

11  and  smaller  gauge  0  65   Japanned  Canadian,  per 

9andl0gauge  0  75       a* ;_„ 

7  and  8  gauge 0  90 


per  cent. 

Clamps. 
Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60     4  00 

Enterprize,  No.O   l  35 

No.  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60}  to  65  p.c. 
Cradles,  Grain. 
Canadian,  discount  25  to  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list* 

dis.  40  per  cent. 
Hart  Mfg.  Co.,  (bolt  dies)  (Amer.  list) 
dis.  25  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    perdoz 0  88    160 

English,     "        2  00    4  00 

Draw  Knives. 
American,  dis.  70  and  10  p.c. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  per  doz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37 J  to  40  per  cent. 
Standard,  dis.  47}  to  50  p.  c. 

Elbows — Stove  Pipe 
$1.00  to  $1.65  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30    0  6i 

Wine,  per  doz   130    2  25 

Star,  "  2  80    3  90 

FennsCorkstops.No  Zp.doz 1  70 

Petroleum,  per  doz 4  50    6  50 

Files  and  Rasps. 
Kearney  &  Foote'3  discount  Am.  List 


4  40 

4  70 

5  40 

5  90 

6  50 

6  90 

7  70 


5  and  6  gauge 1  10 

Superior  chemically  prepared 
pink  edge,  best  white  cloth 
wads,  in  boxes  of  250  each — 

11  and  smaller  gauge 1  15 

9  and  10  gauges 1  40 

7  and  8  gauges 1  65 

and  6  gauges 1  90 

Anvils 

Perlb 0  10    0  12} 

Anvil  and  Vice  combined 

each 4  50 

Augers. 
Gilmour's,  discount50  per  cent. 
Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole, Vaughan's,  each    1  35    1  60 
Excelsior,  Jennings',   discount  50  pei 
cent. 

Awls. 

Sewing  per  gross 0  65    159 

Pegging,  "  ...     0  65    1  25 

Brad,  ....     0  85     1  60 

"  handled  "        ...      3  60    7  3C 

Saddlers'  "         ....     0  45    1  60 

Awl  Hafts 
Patent  Peg,  per  gross 
"    Sewing,         " 

Awl  and  Tool  Sets. 
Millar's  Falls,  perdoz....    2  80    8  30 

per  box    6  00  12  00 


doz.  pairs 0  50 

Berlin  Bronze  Cana'n   0  85 


3  40 
3  20 


•::-} 


7  25     8  00 


Broilers. 

Light,  dis.  65  to  67}  per  cent. 
Reversible,  dis.,  65  to  67}  per  cent. 
Vegetable,  per  doz,,  dis.  37}  per  cent 

Henis,No.8        "      6  00 

"     No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz    500    4    23 

Butts — Brass . 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  And  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis. 65  &  10  to  70  and  5  p.c. 
Loose  Pins,  "    65  &  10  to  70  and  5  p.c. 
Berlin  Bronzed,  dis.  70,  70  and  5   per 

cent. 
Gen  Bronzed, perpair  —    0  40 

Can  Openers. 

Acme,  per  gross   9  00 

Sardin    Scissors,  per  doz.    3  75 
Card. 

Horse, perdoz 0  60 

Carpet  Stretchers. 

American,  per  doz 100 

Bullards  "      ■  6  50 


0  65 


10  00 
4  50 


1  00 


1  50 


3rd 
4th 
5th 
6th 
7th 

Gas  Fittings  and  Staple  Brackets 
Jas.  Barwell,  Toronto— Dis.  20  to  25  p. 
c,  free  of  du*y.     Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each    £3    30    

Enamelled  "      0  55    

Grindstone  Fixtures. 

P.  S.  &  W.,  per  doz 3  88    4  25 

Hammers — Nail. 
Maydole's    net  list  to  5  per  cent,  dis 
Can.  discount  25  to  27}  p.c 
Tack . 

Magnetic,  per  doz  1  10    150 

Sledge 

Canadian,  perlb 0  12}  0  13 

Ball  Pean. 
English  and  Can.,  per  lb       0  25    0  30 
Handles. 

Axe        perdoz 00    3  50 

Store  door    "      l  00    180 

Chest,  per  doz  pairs   o  40    2  50 

Chisel. 

Firmer       per  gross 3  00    4  50 

Socket  Firmer   "        3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  35 percent.  to40p.c. 

Hoe. 

C.&B. ,  discount  35  per  cent,  to  40  p.c 

Saw. 

American,  per  doz  100    1  25 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz  0  50    0  8C 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  perpair    0  40    0  80 
Lanes,  50  to  50  and  5  p.c. 
Hatchets. 


57}  to  60  per  cent. 
Black  Diamond,  50  &  5  per  cent.  dis. 

to  50  and  7}  Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50,50and5   Can., dis   40  to  42}  p  c. 

per  cent  Hinges. 

Toronto  File  Co.,  50  and  10  to  60  p.c.     Blind,  Parker's, dis.  60to60  and  lOp.c 

Amer.  list                                                          "       hepard's  Noiseless,  dis. 60  p.c 
Jowitt's, dis. Can.  list,  25pc.  to  27}  p.c.           "           "    Buffalo,  dis  60  to  70  p.c 
Globe  File  Co. 's  disc.  60  per  cent.             Light  T  and  strap,  dis  65to70p,c 
HorBe    Rasps,  Kearney  &  Foote's  dis    Heavy,  per  lb 03  3-5    0  04J 


Am  list,  50  p.c.  to  50  and  10  p.c. 
Horse  Rasps,  dis.  45 p.c.  Amer.Hellers 
Horse  Rasps,  Spencer's,  dis.  Can.  list 

40  p.c. 
Horse  Rasps,  Toronto  FileCo.,  50  and 
10  p.c,  Amer.  list. 

Fluting  Machines. 

Each 0  60    2  00 

Forks. 
Hay.Manure,  etc,dis.40  to  45  p.c 

Freezers,  Ice  Cream. 
Gem,  dis,  57}  to  60  per  cent. 
Shepard's     Lightning,  dis.  50  to  50 
and  10  p.c. 

Fruit  Presses. 

Henis',  per  doz  3  25    3  50 

Enterprise,  discount  10  p.c. 
Shepard's  Queen  City,  dis.  15  p.c. 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  etc. 

Stanley's,  dis. 50,  55 p.  c. 

Wire  Gauges 

Winn's  Nos.  26  to 33,  each    165    2  4o 


Screw   hook  and  hinge— 

6  to  10  in.,  per  set 0  00    0  03J 

12  up  "        0  CO    0  02g 

Perdoz.  set 

Screw,  Eureka '  13    180 

Gate,  Clark's 1  50    2  20 

"       Shepard's,  dis  50  to  60  p.c 

Perdoz.  pairs 

Spring    1  35    1  40 

"    Shepard's  Samson  1  75    1  90 

Hoes. 

Garden,  Mor  ar,  etc., discount  40  to 

45  per  cent. 

Planter  doz 4  00    5  Ot 

Hooks — Cast  Iron 

Birdcage,    perdoz 0  50    lit 

Clothes  Line,    "        0  27    0  63 

Harness,  "       0  72    0  88 

Hat  and  Coat,  per  gross      100    3  00 

Chandelier   per  doz 0  50    100 

Wrought  Iron. 
Wrought  Hooks  and  Staples,  Car. 

dis.  40  and  5  to  40  and  10  per  cent. 
Wrought  Hooks  and  Staples,  Amer 

dis.  75  and  10 to  80  percent. 
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HARDWARE. 


Wire. 
Hat  and  Coat.dis.  55  to  60  p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng..  dis.  60  per  cent. 

Horse  Nails 
Canadian, dis.    60to  60  and  2J  p.c. 
Horse  Shoes, 

FOB.  Toronto  &  Hamilton $3  80 

Snow,        "  "  ...     3  90 

F.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  Picks. 

Star.perdoz 3  00   3  25 

Kettles. 
Brass  spun,  74  per  c.dis.  off  new  list 
Copper,  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 
\merican,  60  and  10  to  65  and  5  p.c. 
Keys 


Oilers. 
McClary's  Galvan.  Jron 

Oil    Can,    with    Pump, 

per  doz J9  50 

Zinc  and   Tin,  dis.   50,  50  and  10. 

Copper, per  doz 1  25    3  50 

Brass,  "       i  50    3  50 

Malleablu,  dis.  ib  per  ct. 

Pails. 
Galvanized,  per  doz  2  25    3  30 

Pencils. 

3ixon's,  per  gross 100 

"       Carpenter 2  25 

Picks 

Par  doz 6  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes 


Hand,  Disston's,  dis   15  p.c.  Trunk  Tacks,  dis.  57*  per  cent 

0.  &  D  ,  dis.  35  per  cent,  to  40  p.c.  Channel  nails  5c.  lb.  off  list 

CrossCut,  Disston's,  per  ft.  35  to  55  Trunk  Tacks,  tinned,  62*4  p 

S4D   dis.   35  pc.  on  Nos  2  and  3.  Cigar  Box  Nails,  dis.  45  percent 

Hack,  complete,  each 75    2  75   ShoeFinders'Taoss.EO  per  ceDt. 

"       frame    only  75  Shoe  Nails,  Hungarian  Nails,  etc  371 

Saw  Sets.  percent. 

'Lincoln"      McMillan    &  Tape  Lines. 

Haynes,  per  doz 7  50  English,  assskin  per  doz.  $2  75  $5  fo 

Scales.  English  Pat.  Leather  ....    5  50    9  75 

Standard  Manufacturing  Co.,  60  p.c.    Lnesterman  s,     each  0  90    2  86 


4  25   Gurney  Scales,  50  p  c. 
"    B.  S.  &  M.  Scales,  50  p.c. 
Scrapers. 
Box,   perdoz  2  10 


3  60 

9  00 


Oock,  Can,  dis  50  p.c 

Cabinet, Trunk,  and  Pad- 
lock, Am  per  gross 160    4  75 

Knobs.  35  to  374  per  cent. 

Door   japanned,  and  N.  P.,  85  to  3  00     Bailey's(Star.R  &  L.Co.)424  to45p.c 
per  doz  Miscellaneous,  dis.  15  to  17i  per  cent 

Bronze, Berlin,  per  doz  ..    2  75    3  25    Bailey's Victor.dis.  15  to  17* percent 

Bronze  Gem,        "        ....    6  00    9  00  Plane  Irons. 

Sava  "         8  75  10  00    English,  per  doz 2  00    5  00 

Shutter    porcelain,  F  & 

It   screw,  pergross $130    4  00 

Knives. 


Foot,        "  40 

Screens. 
Window,  patent,  perdoz    3  50 


Wood,  bench,  Canadian  dis.  60  per    Door,  per  doz 

cent    American  dis. 57J                                               Screw  Drivers. 
Wood,  fancy  Canadian, or  American    Sargent's,  per  doz 

Wood.F.  H.,  Iron,  and  Steel 
cent.,  dis 


Clauss, bread, cake  andparing  knives 

$7.20  per  doz.  nett. 
Hay  Knives,  spear  point,  L  or  T  hdle 
45  per  cent.  dis. 

Lightning,  per  doz .8  40    14  00 

Heaths,  45  par  cent.  dis. 
Ladles. 

Melting,  per  doz 170 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20 
Galvanized  1  87 

King,  wood,  2  75 

••       glass  4  00 

All  glass,  '  1  20 

Lines. 

fish,    pergross  105 

Chalk,         "  190 

Locks — Door, 

Canadian,  dis.  per  cent 

Russell&Erwin.perdoz    2  90    7 

Cabinet. 
Eagle,  dis.  percent,  40to42Jp.c. 

Padlock. 
English  and  Am.  per  doz        50    6 
Scandinavian,  "  1  00    2 

Eagle,  dis.  per  cent,  15  to  174  pc. 

Mallets. 
Tinvimiths',  per  doz    1  25 

Carp't'rs',  hickory      "  1  25 

Lignum  Vitse,  "  3  85 

Caulking, each 160 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 


4  50 

5  60 

3  85 
2  90 

4  50 

1  30 

2  50 

7  40 

50 
50 


2  00 
5  50 


00 
33 

1  00 

2  50 


1  50 
3  75 
5  00 

2  00 


Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.  dis 

37i,  40  p  c. 
Button's  Imitation,   per 

doz 5  00    9  00 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  and  10  p.  c. 
Poppers. 

Corn,  square,  per  doz 135 

Pruning  Shears. 

Perdoz 4  00 

Pulleys 

Hothouse,  perdoz 55    1 

Axle 22 

Screw  27    1 

Awning 35 

Pumps. 
Rumsey  or  Canadian  Cistern  574  to 

60  per  cent. 
Pitcher   Spout,  65  to  67J  p.c 
Canadian  Cistern  60  to  624  P-  c.from 

factory. 
Canadian  Pitcher  Spout  67J  to  70  p.  c. 
from  factory. 

Punches 

Saddler's,     perdoz 1  00    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'        hollow,  perinch     100 

Putty 

Bladder,  per  100  lbs lj        2 

Tins,  lbs   2  50 

Bail. 

Barn  Door,  per  foot 3 

Sliding  Door,        "       3$ 

Lanes,  3j  to  4c.  ft. 

Bakes. 
Cast  Steel  and  Malleable  Canadian 
list  dis.  40  to  45  percent. 
Razors. 


2  75 

3i 
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Enterprise,  American  dis     00  to  25 
per  cent.  dis. 

Home,  each Boker's,  perdoz 

Mincing  Knives.  Wade  &  Butcher's      " 

American,  per  doz  42    2  35     Arbenz's,  <■ 

Molasses  Gates.  „        .     ,      Eazor  Strops. 

Stebbin's  Patent. dis.  percent. 65  to    ^"'"KkI^  pV    *  25 
70  to  70.10  per  cert 

Nails. 
Cut  Nails(Iron) 
1.  Either  Canada  or  Amer.    Pat'D. 

Basis— 50  to  60  dy 185    190 

"  1  95 
2  00 
2  05 
2  10 
2  15 
2  30 


7  50  11  00 
3  60  10  00 
9  00  18  00 


3  60 


Wood,'R.H.      "        75  per  cent.  dis. 
"      F.  H.  Brass774       "  " 

■'      R.  H  724       " 

Diamond   Point  wood   screw  nails 
bright,  dis.  774  and  20  per  cent . 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  to  45  percent. 
Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis. 75  percent 
B.  &  W.  N.  P  ,dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
.Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"       N.P„  70  per  cent. 
Clauss,  Full  nickel,  60  p.c.  oSE 

"      Japanned  handles,  67J  p.c.  off. 
S  hpft V6s 
Sliding  Door,  per  set    ...        77    140 

Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX   SHOVEL  OO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz 

"  tinned, 

Tin  Rim,  "  " 

"  black,       "  1  80    2  25 

Snaps 
Harness,  German,  dis  35  per  cent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  i  or  Vt  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Per  lb 0  28    0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves. 

Wood,  English  1  80 

Iron,  American 1  35 

Spoons  and  Forks. 
TeaSpoons  pergross    7  50    12  00 


steel, each  .    0  80    8  00 
Thermometers. 
Tin  case  &  dairy, dis. 75p.c 

Thimbles. 

Asbestos, rilled, perdoz. ,35  to  40p  c. 

Ties. 

Cow, perdoz l  °o    2  50 

Tinner's  Tools. 
65    4  00   P.S.&W.,netlist. 

Canadian  15  to  35  per  cent  dis. 

,  80  per    _,  '     •     Tinware. 

Stampe£,dis.Assnlist,70,andl2Jper 
L    to  70    and  25  p.c.  on  special 


4  50 
3  50 


4  50 
10  75 


cent. 

lines. 

Japanned, Prices  on  application 
Pieced,  "        "  «• 

Transom  Lifters 
Payson's,  $2.60  to  $5.00  per  doz. 

Traps 
Game,Newhouse,dis33Jp.c.to  35  p.c 
Game.H  &N..P.  S.  &  W.  or  Steel,  60 
and  10  to  674  per  cent. 

Mouse,  per  doz  0  35    150 

Bat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz   4  75    9  00 

00  10  50 


1  35 

1  60 

2  45 


2  40 
2  90 


2  40 


40dy 1  90 

30  dy 1  95 

20,16&12dy....     2  00 

10  dy 2  05 

8&9dy 2  10 

6&7  dy 2  25 

2.  Amer.  Pattern  Only 

from  4  to  5  dy  ..    2  35 
3dy.(lath) 2  85 

3.  Canada  Pattern  Only 

from  4  to  5  dy  ..    2  35 

3  dy.  (lath) 2  75    2  80 

3  dy.  A.P.  Fine     3  45    3  50 
Cut  Nailsi.  steel)  Add  10c.  to  the  prices 

in  list  for  iron  nails. 
Wire  Nails,    75,   1"  and  5  per  cent  ; 
3  per  cent,  cash  delivered  in  lots 
of  10  kegs  or  more. 
Brads  &  Moulding  Nails,   75, 10  and 
5  per  cent,  from  new  list. 
Nail  Pullers. 

German  &  American 1  85    3  50 

Nail  Sets. 

pergross 
Square,  round  and  octa- 
gon       3  38     4  00 

Diamond 12  00  15  00 

Netting. 
Poultry,  65  to  65  and  5  per  cent. 

Oil. 
Canada  Refined  Oil  (Toronto)  14       15 

Harbon  Safety     "     0  17    0  18 

Canada  WW.      " 0  20    0  22 

American  W.W. "     0  25 

S  R.  Seal  pergal  0  63    0  65 


Try  and  bevel,  dis.  50  to  524  percent    will  be  prepaid.] 


4  mos.,  or  3  per  cent   cash  30  days. 
Copper  Rivets,  dis.  50  percent. 
Iron  "  "    55  and  10  p.c. 

Tinned  and  Black  Rivets,  55  &  10  p.c. 
Burrs,  Iron,  50  and  10 
Terms,  4  mos.  or  3  p.c.  cash  30  days 
Rivet  Sets. 
Canadian  dis. 30,  35perc. 

Rope        Per  lb. 

Sisal.    Manilla. 

7-16  in.  and  larger 

&,5-16,  &  in 

Cotton,  per  lb 

New  Zealand 

Russia  Deep  Sea,  per  lb. 

Jute    "    .. 

Rules. 
Boxwood,  dis.  80  to  80  &  10  p.c. 
Ivory,  dis  374  to  40  per  cent 

Sad  Irons. 

Mrs.  Potts,  per  set       75 

"  N    P.         '  1  00 

Sad  Heaters. 

Dome, Shepard's, per  doz    4  75 

Sand  and  Emery  Parer. 

B.&  A.,  sand,  40  and  5to  45  per  cent. 

Emery,  per  quire 55        90 

Sash  Cord 

Perlb 22        50 

Sash  Locks. 
Triumph  and  Morris, dis 374, 40per    Cut, Carpet  Blued, gimp,  60 per  cent 
cent.  "  tinned,  dis.  70  per  cent. 


30  00 


Dessert 

Table       "      ....         " 
Dessert  Forks- 
Medium     "      •••         " 
Table  " 

Squares 

Iron,   perdoz   165    2  90 

Steel,  dis.  80  and  5  to  80  and  7)4  p.c. 


Brade's 

D   &  S.,  discount  35  p.c 
Triers. 

Butter,  per  doz 6  25    9  oo 

Twines. 

Bag,  Russian,  per  lb 0  00    0  21 

Wrapp'g.mottl'd.pr.pack    0  50    0  60 

"         cotton,  per  lb..     0  17    0  18 

Mattress,  per  lb    0  33 

Staging        "         o  27 

Broom         "         o  30 

Binding,  Common  Sense-    

"         Blue  ribbon ' 

"         Red  cap 

"  Sterling   

"         Prison   '.' 

On  prison  made    twine  freightis 

8 repaid  to   any  railway  station  in 
ntario. 

Vises. 

Hand, perdoz 4  00 

Bench,  parallel, each 2  00 

Coach,  each  6  00 

Peter  Wrigbt'3,  per  lb 0  12 

Pipe,  each 5  50 

Saw,  perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz   400    8  50 

Washers  "Iron,"  40  per  cent.,  4  mos. 
or  3  per  cent. 

Well  Wheels. 
Amer. .perdoz,  8,10  &  12  in.    3  38    6  Ou 

Wire. 
Brass  Wire,  16  to  25  wire  gauge,  18  to 

97  nn  24c-  lb- 

it.  ""  Copper  Wire,  174  p.  c.  dis. 

uu  Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
[In  lots  of  1000  lbs.,  annealed  oiled, 
and  annealed  and  galvanized.freight 


0  45 
0  35 
0  51. 

64 

0  8 
0  7 
0  6\ 
0  8 


6  00 
4  50} 

7  00 
0  13 
9  00 


5  00 
2  35 


21  00 
30  00 
24  00 


74 

8 

18 

8} 

12  i 

06} 


»i 

10 

20 

9 

134 

074 


80 

05 


5  00 


Staples. 
Fence,  galvanized,  perlb  34 

Wrought  Iron,    dis.  80  to  80  &  5  p.c. 
Stocks   and   Dies,  Amer.    dis.  25  p.c. 

Stove   Polish,  (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz 1  75 

No  1,  Stove  Paste,  per  gross 

Stone. 

Washita, perlb 0  25 

Hindostan,  per  lb 0  06 

"  Slips,  per  lb 

Labrador,   perlb 

"         Axe,   '\      

Turkey  '       

Arkansas  "      

Water-of-Ayr    "      

Scythe,  per  gross 3  50 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 


S  00 

4  80 

50 

07 

9 

0  13 

0  15 

0  50 

1  50 
0  10 

5  00 


Bright,  Coppered  steel  and  spring  20 

ger  cent  f.o.b.  Montreal,  Toronto  or 
[amilton. 
Broom  Wire  5J  to  6Jc.  per  lb. 
Clothes  Line  Wiie,  19  gauge,  perdoz 
coils 3  95 

Wire  Fencing. 
Galv.  2  barb, 24  &  5  in.  apart 
"4      "    4  &  6  "       " 
"    Plain  twist,  all  deld 
"    Steel  thorn  and  rib- 
bon  

"  Lock  Barb,''  4  point  

Ditto  Glidden  2  point  

Galvanized    Barb,     "Ly- 
man," 2  to  4  points 

Steel  staples  

Terms,  60  days  or  2  percent,  in  30 
days. 

Wire  Cloth 
Ordinary,  discount  2b  p.c. 
Painted  Screen,  p.lOOsq.ft    1  85    1  9 

Wrenches. 
Acme,  35  to  374  per  cent. 


ii 

34 

3J 

34 

a 

5 
44 

34 


Kempshell's  dis.  40,  624  per  cent.    Swedes'  iron,  blued  ortinned,  dis.  50    Agricultural,  70  and  10  to  75  p.c 


Canadian,  dis.   45,  50  p.  c 
Sash  Weignts. 

Sectional,  perlb 

Saws. 
Crosscut,     McMillan      & 

Haynes,  per  ft  0  40 

"Empire"     EcMillan     & 
Haynes,  perdoz 


per  cent. 
Upholsterers" dis.  50  percent. 
1}    Copper  Nails, dis.  624  per  cent. 
"      Tacks,  45  per  cent. 
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MUST  CHANGE  THE  IRON  DUTIES. 

ACHARLOTTETOWN,  P.E.I. ,  firm 
— McKinnon  <S;  McLean— took  the 
contract  for  heating  The  Queen 
hotel  in  that  city  with  hot  water.  They 
wrote  for  terms  to  a  Chicago  manufacturer 
of  radiato:s,  as  well  as  to  the  Gurney  Co. 
and  the  Toronto  Radiator  Co ,  for  which 
they  were  agents.  When  all  the  offers  were 
in  they  found  the  American  was  2j£c.  per 
foot  lower.  They  preferred  the  Canadian 
makes  ;  in  sever  1  features  they  are  better 
than  any  of  the  American,  but  2j4c.  on  a 
10,000-foot  order  is  an  important  consider- 
ation, and  they  took  the  Chicago  offer. 
This  means  a  serious  loss  of  trade  to 
Canada. 

Canadian  manufacturers  have  17%  per 
cent,  protection.  They  are  willing  to  work 
for  a  smaller  margin  of  profit,  and  labor  costs 
less.  In  the  face  of  this  they  cannot  com- 
pete, because  their  raw  material  costs  them 
so  much  more.  The  American  manufacturer 
buys  his  iron  at  $8  or  $9  a  ton,  while  the 
Canadian  has  to  pay  $16  to  $20  for  the  same 
quality. 

The  Government  will  have  to  readjust  the 
duties  in  the  interest  of  the  Canadian  manu- 
facturer. They  must  give  free  iron  or  in- 
creased protection  for  the  manufactured 
product.  There  is  a  growing  feeling  in  the 
country  that  the  duties  on  iron  should  be 
reduced    to    such    a    figu  e    that  Canadian 


manufacturers  can  compete  with  Americans 
on  all  lines.  This  can  be  done  and  still 
leave  a  good  profit  to  the  domestic  iron  pro- 
ducers. 


THE  CUTTING  ON  WIRE. 

HARDWARE,  in  its  regular  Montreal 
market  report  last  week,  referred  to 
the  fact  that  there  had  been  cutting 
on  certain  lines  of  smooth  wire  in  Ontario 
of  late,  in  a  material  way.  Since  then  rep- 
resentatives of  both  the  makers  and  jobbers 
in  that  city  have  been  spoken  to  and  the 
fact  fully  verified. 

A  well-known  Montreal  maker,  speaking 
of  the  matter,  admitted  that  since  cutting 
on  the  list  rate  for  wire  had  been  done  by  a 
Hamilton  firm.  He  held,  however,  that  the 
circumstances  were  not  as  aggravated  as 
represented,  and  that  the  cutting  had  not 
extended  outside  of  Hamilton. 

A  leading  jobber,  on  the  other  hand,  said 
that  this  might  be  all  very  well,  but,  as  a 
large  buyer  of  wire,  he  intended  to  see  that 
the  wi-e  manufacturers  either  enforced  the 
agreement  or  threw  it  up. 

The  fact  of  the  matter  in  his  op:nion  was, 
that  the  large  jobbers  did  not  receive  fair 
treatment  at  all  from  the  makers,  not  only 
on  wire,  but  on  many  other  lines,  and  if  the 
latter  were  not  prepared  to  do  justice,  the 
jobbers  would  have  to  take  action  them- 
selves in  self-defence. 

In  the  present  instance  the  difficulty  brigi- 
nally  arose  from  the  fact  that  the  makers 
had,  in  addition  to  the  regular  jobbers,  a 
list  of  smaller  dealers  to  wh  m  they  sold 
wire  at  list  rates. 

A  well-known  retailer  in  Hamilton  ap- 
plied to  be  put  on  this  list,  but  as  he  was  a 
sort  of  Ishmaelite,  with  his  hand  against 
every  man,  the  privilege  had  been  refused. 
He  had  then  brought  in  American  annealed 
wire,  on  which  line  the  principal  cutting  had 
been  done,  and  offered  it  around  $1.90, 
while  it  cost  him,  at  the  very  least,  $2.28. 

These  freebooting  tactics  had  compelled 
a  large  jobbing  firm  in  Hamilton  to  sell  at 
makers'  prices,  or  nearly  so.    And,  therefore, 


the  matter  from  this  small  beginning  pro- 
mised to  seriously  affect  jobbers  both  in 
Montreal  and  Toronto. 

He  contended  that  if  in  the  first  place  the 
makers  had  sold  only  to  jobbers,  the  diffi- 
culty could  not  have  arisen,  and  that  this 
was  the  secret  of  the  who  e  difficulty  in  a 
nutshell. 

What  the  outcome  will  be  is  easy  to  see, 
for  the  Montreal  jobber  spoken  to  means 
business  ;  and  he,  no  doubt,  will  not  allow 
his  trade  to  be  taken  away  from  him,  but 
will  do  his  bes:  to  retain  it. 

Under  these  circumstances  lively  de- 
velopments are  likely  to  follow,  unless  the 
makers  do  something. 

With  trade  as  backward  as  it  is  at  pres- 
ent, however,  it  is  just  possible  that  the  lat- 
ter will  refuse  to  sell  jobbers  alone,  and  cut 
off  their  list  of  small  dealers. 


THE  CEMENT  SEASON. 

THE  cement  season  is  now  almost  over, 
and  from  now  out  until  the  spring  the 
the  usual    winter    dullness    may    be 
looked  for  in  that  market. 

The  general  expression  of  opinion  among 
Montreal  dealers  is  that  the  season  has  been 
unsatisfactory  both  in  regard  to  the  volume 
of  business  and  the  low  prices  which  have 
ruled  and  made  business  unprofitable  to 
them. 

The  turnover  of  English  cement  has  been 
fully  50,000  barrels  short  of  last  season,  and 
this  will  no  doubt  mean  that  much  shortage 
in  the  stock. 

The  arrivals  to  date  this  season  from  the 
opening  of  navigation  have  been  74, 5000  bar- 
rels English,  and  40,075  barrels  Belgian,  as 
against  118,221  barrels  English  and  40,639 
ditto  Belgian  for  the  same  time  last  season. 
This  is  a  decease,  to  be  exact,  of  44,285  bar- 
rels. There  is  little  or  no  s  ock  on  the  way  also, 
and  as  the  season  of  navigation  is  to  close 
earlier  this  fall  than  last  at  Montreal,  the 
receipts  between  now  and  the  close  are  not 
apt  to  be  large. 

Though  there  is  still  time  to  make  one 
more  trip,  none  of  the  vessels  now  in  that 
port  will  do  so,  their  ensuing  departure 
being  the  final  one  this  season.  The 
chances  are,  therefore,  that  the  stock  of 
cement  carried  through  the  winter  in  Mon- 
treal this  season  will  be  much  lighter  than 
usual. 


HARDWARE 


DISCOUNTS  ON  IRON  PIPE. 

The  question  of  trade  list  discounts  and 
how  confusing  they  are  to  the  ordinary  lay 
reader  had  apt  demonstration  this  week  in 
connection  with  some  information  furnished 
to  Hardware  in  Montreal.  This  informa- 
tion related  to  some  exceptionally  low  offers 
on  American  block  iron  pipe,  the  multiplic- 
ity of  discounts  named  in  the  case  in  ques- 
tion making  a  first-class  qualified  mathema- 
tician almost  a  necessity. 

The  offer  in  question  was  on  a  moderate 
sized  lot  of  block  iron  pipe,  and  was  70 
and  io,  10,  10,  and  10  per  cent,  off,  bring- 
ing the  actual  price  down  very  low. 

It  is  understood  in  this  connection  that 
quite  a  quantity  of  this  American  pipe  has 
been  imported  by  one  or  two  Montreal 
firms  at  figures  which  compel  a  shading  in 
prices  on  Canadian  pipe,  and  that  mode- 
rate sized  lots  of  the  latter  have  changed 
hands  on  the  basis  of  70  and  5  on  block  and 
50  and  5  on  galvanized,  and  that  almost  any 
quantity  can  be  had  at  these  figures. 


A  QUESTION  FOR   WHOLESALERS. 

Gentlemen, — Believing  it  to  be  a  fact  acknowledged 
by  all  first-class  dealers,  whether  by  wholesale  or  retail, 
and  also  by  Trade  Journals  in  general,  that  consumers' 
stores,  whether  carried  on  under  the  name  of  a  "  Grange 
Store,"  "  Patron's  Store,"  "  Consumer's  Store,"  or 
"  Farmers'  Store,"  are  detrimental  to  the  best  interests  of 
not  only  the  manufacturer  and  producer,  but  also  to  those 
of  the  wholesale  and  retail  dealers,  who  must  have  a  legiti- 
mate profit  in  order  to  succeed  ;  and  being  satisfied  that 
certain  wholesale  firms  are  in  the  habit  of  selling  goods  to 
such  institutions,  to  the  detriment  of  legitimate  retail  deal- 
ers, we,  the  undersigned  merchants  and  business  men  of  the 
town  of  Manitou,  respectfully  ask  if  it  is  your  intention  to 
supply  such  parties  with  goods,  either  directly  or  indirectly, 
in  the  future  ?  This  is  not  a  question  of  mere  local  import- 
ance, but  one  affecting  the  whole  Province  of  Manitoba, 
and  if  the  practice  is  continued  it  will  be  necessary  that  the 
names  of  firms  doing  that  kind  of  business  shall  be  reported 
to  the  Secretary  of  the  Provincial  Organization  of  Retail 
Dealers,  in  course  of  construction,  in  order  to  protect  their 
interests  by  patronizing  only  such  houses  as  will  answer 
the  above  question  in  the  negative. 

THE  above  is  a  copy  of  a  circular  that 
has  just  been  issued  by  the  business 
men  of  Manitou.  It  is  addressed  to 
the  "  wholesale  merchants  doing  business 
in  Manitoba,"  and  is  signed  by  C.  R. 
Gordon,  James  Huston,  Ruttan  &  Co.,  E. 
DePencier  (for  H.  B.  Co.),  and  John  Woot- 
ton. 

The  merchants  of  Manitou  evidently  mean 
business  in  this  matter.  There  is  no  verbos- 
ity or  ambiguity  about  what  they  have  to 
say.  There  is  no  beating  about  the  bush. 
They  tell  in  a  few  words  what  they  want  and 
what  they  intend  doing  if  their  demand  is 
not  complied  with.  And  from  what  one  can 
gather,  not  only  the  merchants  of  Manitou, 
but  the  merchants  of  Manitoba  are  organized 
sufficiently  to  carry  out  what  they  threaten 
to  do. 

While  Hardware  has  yet  to  be  con- 
vinced    that    leading    and    old-established 


wholesale  houses  sell  to  the  kind  of  stores 
described  in  the  circular,  yet  it  is  obvious 
that  there  are  those  who  style  themselves 
wholesalers  or  jobbers  who  do.  And,  in 
spite  of  the  fact  that  some  of  them  are 
well-known,  it  is  equally  true  that  regular 
and  legitimate  retailers,  with  these  facts 
patent  to  them,  deliberately  place  their 
orders  for  the  whole  or  part  of  their  supplies 
with  these  very  houses. 

Herein  it  is  that  is  to  be  ascribed  the 
reason  why  the  retailers  have  not  ere  this 
been  enabled  to  bring  to  time  the  offending 
wholesalers. 

A  house  that  is  divided  against  itself  can- 
not stand  :  neither  can  reta  lers  obtain  much 
ameloration  of  the  evils  that  menace  them 
unless  they  stand  shoulder  to  shoulder. 

Wholesalers  can,  if  they  choose,  sell  to 
Patron  stores  or  the  other  Evil  One.  It 
would  be  arbitrary  to  say  them  nay.  But 
the  legitimate  merchant  is  neither  just  to 
himself  nor  to  his  fellow  business  men  when 
he  deals  with  the  wholesale  house  that 
makes  it  a  practice  of  supplying  with  goods 
the  vampires  of  the  Patron  store  species. 

Were  these  Patron  stores  born  as  legiti- 
mate competitors  in  the  business  world,  the 
merchants  of  Manitou  or  any  other  place 
would  have  no  right  to  is.-ue  ;uch  a  circu- 
lar as  that  at  the  head  of  this  article.  But 
they  were  not.  They  are  illegitimate,  and 
were  born  in  hatred  of  the  legitimate  store- 
keeper and  fashioned  to  accompli  h  his 
ruin. 

True,  most  of  the  ruin  has  fallen  upon  the 
besiegers,  but  they  have  wrought  enough 
evil  to  warrant  those  doing  business  within 
the  legitimate  circle  refusing  to  patronize 
those  wholesale  houses  that  persist  in  sup- 
plying those  who  aie  their  avowed  enemies. 


DRUMMERS  ON  FREIGHT  TRAINS. 

EXPEDITION  is  an  all-important  mat- 
ter to  commercial  travelers  ;  but  many 
an  hour  are  they  often  compelled  to 
lose  every  week  whi'e  waiting  for  a  train  to 
take  them  another  stage  on  their  route. 

It  would  be  impossible,  of  course,  for  the 
railways  to  run  trains  to  suit  the  conven- 
ience of  every  commercial  traveler,  but  they 
have  it  in  their  power,  nevertheless,  to  give 
"  drummers  "  better  facilities  than  they  now 
enjoy. 

One  way  in  which  they  could  do  this  is 
by  allowing  travelers  to  take  passage  on 
way  freight  trains. 

It  would  put  the  railways  to  no  inconven- 
ience ;  but,  even  if  it  did,  they  should 
not  hesitate   to   accord    this   privilege,   for 


many  thousands  are  the  dollars  that  are 
monthly  put  in  their  way  by  the  army  of 
travelers  that  are  continually  traversing  the 
country. 

Various  attempts  have  been  made  to  se- 
cure the  desideratum.  And  now  the  Job- 
bers' Union,  at  a  meeting  held  in  Winnipeg, 
Friday  last,  have  decided  to  take  up  the 
matter.  The  Canadian  Pacific  is  the  par- 
ticular railway  this  organiz  ition  purposes 
trying  its  persuasive  powers  on. 

It  is  a  rule  of  this  railway  that  passengers 
shall  not  ride  on  its  trains  without  first  ob- 
taining a  special  permit.  This  rule  has  been 
the  cause  of  much  inconvenience  ;  and  the 
Jobbers'  Union,  at  the  meeting  referred  to, 
instructed  the  President  and  Secretary  to 
communicate  with  the  C.  P. R.  officials,  with 
a  view  to  a  relaxation  of  the  objectionable 
rule. 

The  C.P.R.  people  have  had  the  happy 
faculty  of  falling  in  with  the  views  of  the 
business  men  of  the  country  in  most  things, 
and  Hardware  hopes  that  they  will  show 
their  good  sense  in  this  instance. 


A: 


THE    PEDLAR   NUISANCE. 

Jt  MONG  the  passengers  from  Pt. 
du  Chene  last  even'ng  were 
seven  Russian  pedlars" 

The  above  item  is  from  the  Charlottetown, 
P.E.I. ,  Guardian,  Oct.  12th.  It  shows  how 
serious  the  pedlar  nuisance  is  becom  ng  in 
the  Maritime  Provinces,  and  the  immediate 
necessity  of  an  Act  which  shall  impose  such 
heavy  licence  fees  that  it  will  practically 
prohibit  them. 

No  doubt  many  of  our  readers  will  not 
agree  with  this,  considering  it  an  inter- 
ference with  trade.  If  they  lived  in  a  dis- 
trict overrun  with  these  people,  they  would 
probably  see  the  matter  in  a  much  stronger 
light  than  we  do.  In  this  instance  one 
daily  trip  of  one  of  the  boats  which  mns 
from  the  mainland  of  New  Brunswick  to 
Prince  Edward  Island  has  seven  of  these. 
Other  boats  and  other  trips  no  doubt  carried 
over  more  of  them. 

Apart  from  the  fact  that  a  great  number 
of  the  pedlars  are  objectionable  characters, 
they  contribute  nothing  towards  the  revenue 
of  the  country. 

In  nearly  all  instances  they  sell  shoddy, 
goods,  and  as  they  seldom  ever  visit  the 
place  again,  the  buyers  have  no  means  of 
redress.  The  regular  dealer  pays  his  taxes, 
and,  as  a  rule,  they  amount  to  a  very  con- 
siderable portion  of  the  entire  taxation  of 
each  municipality.  If  he  sold  shoddy 
goods  he  would  be  brought  up  for  fraud, 
or  he  would  lose  his  customers. 


HARDWARE 


INTERCOLONIAL   MANAGEMENT. 

AS  it  is  now  managed,  the  Intercolonial 
Railway  of  Canada  is  a  credit  to  the 
Government.  The  majority  of  peo- 
ple are  against  the  Dominion  controlling 
any  business  of  this  sort,  because  the  vacan- 
cies on  it  are  usually  given  as  a  reward  for 
party  services. 

In  the  case  of  a  railroad,  travelers  would 
expect  to  find  it  in  a  poor  state  of  repair, 
never  on  time,  and  with  very  impolite 
officials. 

During  the  present  season  the  thousands 
of  tourists  who  have  used  it  were  much 
struck  by  the  attention  whch  they  received 
from  the  conductors  and  train  hands  every- 
where. "  They  are  more  like  the  employees 
of  a  road  where  competition  is  keen  and 
where  every  official  feels  th  it  the  success 
depends  upon  himself,"  was  a  remark  an 
American  traveler  made  to  Hardware. 

The  rolling  stock  and  road  bed  are  said 
to  be  in  a  better  condition  than  they  have 
ever  been.  The  cars  are  always  kept  clean. 
They  arrive  at  and  depart  from  stations  to 
the  minute  ;  in  fact,  the  suddenness  with 
which  they  stop  and  start  is  the  only  com- 
plaint Hardware  hears  among  travelers. 
Should  the  tourist  travel  continue  to  grow 
as  it  did  this  year,  the  Intercolonial  should 
show  a  good  profit. 

The  management  should  aim  to  mike  it 
still  more  popular  with  the  Canadians. 
Make  us  feel  that  we  are  each  part  owners 
and  anxious  that  it  shou  d  be  a  still  greater 
success. 

There  is  one  American  road  which  was  so 
badly  run  down  that  the  management  could 
not  raise  money  to  retrack  it.  A  Canadian 
took  hold  of  it.  He  made  himself  popular 
with  all  the  people  along  the  route.  They 
all  took  a  personal  interest  in  it  and  it  pros- 
pered to  such  an  extent  that  a  canal  which 
ran  along  side  lost  i's  traffic  and  closed  up. 
When  the  road  was  on  a  paying  basis  the 
Canadian  resigned  to  return  to  Nova  Scotia. 
The  new  management  had  no  interest  in  the 
people  along  the  route — in  fact,  would  not 
listen  to  any  suggestion  they  made — and 
they  soon  lost  all  sympathy  in  the  line.  The 
road  is  now  in  trouble  and  the  canal  is  again 
open  and  is  prospering. 


COMBINATION  ON  WINDOWSHADES 

There  will  be  one  less  manufacturer  of 
blinds,  shades,  awnings,  et~.,  in  Canada 
after  December.  The  MacFarlane  Shade 
Co.,  whose  factory  is  on  King  street  west, 
Toronto,  just  beyond  the  subway,  has  been 
bought  by  the  Geo.  H.  Hees  Co.  The  Mac- 
Farlane Co.  was  organized  by  Mr.  Mac- 
Farlane who  was  a  partner  in  the  MacFar- 
lane, MacKinlay  Co.,  also  of  Toronto.  He 
showed  the  large  profits  to  be  made  in  the 
business  and  induced  some  local  capitalists 
to  go  in.  About  $20,000  was  invested ,  but 
the  concern  has   never  been  profit  ible  as  it 


is  said  that  Mr.    MacFarlane  has  been    too 
extravagant  in  his  ideas. 

This  absorption  will  leave  the  Canadian 
field  to  two  companies,  and  prices  will  be  ad- 
vanced to  such  a  figure  that  both  concerns, 
Hees  &  Co.  and  Menzie,  Turner  &  Co.,  will 
make  big  profits.  They  have  been  working 
this  year  in  combination  and  prices  have 
been  firmly  maintained.  Next  year,  as  one 
of  those  interested  remarked  to  Hard- 
ware, we  will  have  the  field  to  ourselves  and 
the  trade  will  have  to  pay  our  prices. 


THE  DOOR  IN   NOAH'S  ARK. 

TO  get  out  of  the  wet  and  to  escape 
drowning  Noah  and  his  family  made 
a  temporary  residence  in  the  Ark.  It 
was  a  wise  change  in  their  lodgings.  They 
were  safe  and  dry.  Their  craft  was  water- 
tight and  sound,  and  it  floated  bravely 
through  storm  and  destruction  to  its  final 
haven,  where  once  again  the  crust  of  the 
planet  came  out  of  its  cold  bath  into  the 
sunshine.  The  old  craft  has  vanished  and 
no  museum  has  secured  even  a  chip  of  its 
timbers,  but  the  human  race  saved  from  ex- 
tinction is  still  promenading  on  terra  firma. 
It  has  survived  other  dangers  more  or  less 
menacing.  Every  age  has  had  its  perils  and 
its  arks,  and  the  age  in  which  we  happen  to 
be  temporary  tenants  is  no  exception  to  the 
rule  from  the  days  of  Noah  to  the  march  of 
Coxey.  The  trouble  now  throwing  its  shad- 
ow over  the  civilized  world  is  industrial 
rather  than  political.  As  to  whether  Japan 
will  make  a  lunch  of  China,  Maxim  succeed 
in  his  flying  machine,  the  Cramps  build  the 
fastest  steamship,  or  McKinley  be  the  next 
man  to  hold  down  the  Presidential  chair, 
are  but  manikins  in  comparison  to  the  great 
Brobdignag  of  industrial  troubles  and  dan- 
gers. In  every  commercial  and  manufactur- 
ing nation  the  throb  of  discontent,  uncer- 
tainty and  rupture  can  be  seen  under  the 
skin  of  civilization.  It  is  not  that  the  world 
is  relapsing  into  chaotic  conditions,  or  halt- 
ing in  tha  march  of  intelligence  and  pro- 
gress, but  on  the  contrary  it  is  the  growth  of 
intelligence  that  demands  a  larger  suit  of 
clothes  for  a  bigger  man.  Strikes,  boycotts, 
wage  disputes,  and  all  their  attendant  mis- 
fortunes are  but  the  cracking  of  an  old  acorn 
to  make  way  for  a  coming  oak.  We  have 
to  accept  them  for  what  they  signify,  and  to 
set  about  the  remedies  they  blindly  and 
sometimes  brutally  suggest.  It  would  be 
false  to  fact  to  say  that  the  great  question 
had  been  left  to  take  care  of  itself,  or  that 
the  conscience  of  the  age  had  been  sterilized 
or  indifferent.  The  best  of  men  with  the 
best  of  brains  and  the  busiest  of  hands  have 
toiled  and  struggled  in  a  patient,  noble,  and 
manful  way  to  remove  the  troubles  that  have 
wrinkled  the  face  of  civilization  and  made 
hunger,  misery,  and  nakedness  familiar 
facts  in  every-day  life.  To  lift  men  out  of 
the  mud,  to  brighten  their  lot,  and  to  give 
them  a  fair  chance  in  the  race  of  life,  there 


are  probably  more  devoted  and  consecrated 
activities  to-day  than  ever  before  in  the  his- 
tory of  human  emancipation.  In  many  cases 
it  may  be  simply  a  tinkering  of  the  old 
kettle,  or  stopping  leaks  with  poor  solder,  or 
stitching  new  patches  on  an  old  coat,  but  all 
in  all,  wisely  or  unwisely,  with  good  results 
and  bad  results,  or  no  results  at  all,  there 
has  been  no  lack  of  carpenters  working  on 
Noah's  Ark.  To  prevent  trouble  we  have 
organized  boards  of  conciliation,  and  to 
settle  disputes  we  have  boards  of  arbitration. 
The  clock  of  labor  has  been  shortened  of  its 
weary  hours.  Sanitary  science  has  cast  out 
the  devils  of  ditt  and  bad  air,  and  benevo- 
lent institutions  have  ministered  like  Sisters 
of  Mercy  to  the  poor  and  unfortunate  ;  but 
the  breach  is  still  in  the  wall,  and  trouble, 
like  a  mountain,  refuses  to  be  levelled  with 
our  multitude  of  little  shovels.  Where,  then, 
is  the  nearest  door  in  the  Ark  ?  We  a'e  of 
the  conviction  that  it  is  to  be  located  in  a 
practical  and  reasonable  partnership  be- 
tween capital  and  labor.  This  is  being  out- 
lined in  profit-sharing  and  other  kindred 
forms  of  equalizing  the  distribution  of  earn- 
ings. This  may  not  accord  with  some  fine- 
spun theories  or  old  hide-bound  prejudices, 
but  the  fact  is,  industrial  relationships  must 
work  on  these  lines  or  continue  in  their  pre- 
sent d  seased  and  erupth  e  condition?.  The 
only  alternate  with  a  drowning  man  is  a  rope 
or  a  coroner. — Fred  Woodrow,  in  Age  of 
Steel. 


HARD   ON   U.  S.    PATENT  OFFICE. 

Everybody  has  been  reading  the  accounts 
of  the  recent  trial  of  Mr.  Hiram  S.  Maxim's 
flying  machine,  but  not  everybody  has  seen 
his  narrative  of  his  experience  with  the 
Patent  Office  of  the  United  States,  arising 
out  of  his  application  for  a  patent  for  the 
machine  itself.  They  appear  to  be  sceptical 
in  the  Patent  Office,  or,  at  all  events,  have 
seen  so  many  wonderful  inventions  for 
navigating  the  air  that  have  never  left  the 
dull  and  sordid  earth  as  to  be  on  their  guard 
against  accepting  any  more  as  genuine 
without  something  more  than  the  inventor's 
faith.  Or,  perhaps  Mr.  Maxim's  past  free 
criticisms  of  the  working  of  the  U.  S.  Patent 
Office  have  somewhat  prejudiced  the  officials 
against  him.  Whatever  the  cause,  the  ex- 
aminer who  had  charge  of  his  application 
for  the  flying  machine  declined  to  pass  it  on 
the  ground  that  the  invention  was  incapable 
of  practical  operation,  and  that  a  model 
capable  of  ascension  and  propulsion  must 
be  submitted.  Some  idea  of  the  absurdity 
of  this  request  may  be  got  if  we  reflect  that 
to  make  a  working  model  it  must  be  capable 
of  carrying  three  men  to  operate  it,  and  to 
accomplish  this  the  "  model "  must  weigh 
some  7,oooIbs.  In  fact,  the  only  practicable 
working  model  is  such  a  machine  as  Mr. 
Maxim  has  built,  and,  as  he  points  out,  this 
cannot  be  sent  by  parcel  post  to  Washington, 
nor  has  the  Patent  Office  a  place  to  keep  it 
if  it  could  be. — Hardwareman. 


HARDWARE 


BOY  WANTED! 
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B 


OY  wanted  ! "  Two  short  words  ! 
Much  depends  on  how  you  read 
them.  A  boy  is  wanted,  but  that 
is  not  all.  A  heart,  a  will,  a  brain,  a  soul  is 
called  for,  and  the  applicant  may  answer  the 
call  earnestly  or  carelessly. 

A  boy  was  wanted,  and  the  great  mer- 
chant handed  one  bright  but  quiet  looking 
boy  who  applied  a  business  letter  which  he 
had  just  written  and  asked  him  to  copy  it 
with  a  pen.  The  merchant's  letter  had  the 
word  "separately"  in  it  spelled  s-e-p-e-r, 
but  the  boy  wrote  it  s-e-p-a-r,  and  fearing 
that  he  might  be  misjudged,  he  pointed  out 
the  difference  he  had  made.  The  merchant 
laughed,  but  the  quiet  boy  was  so  sure  that 
a  dictionary  was  consulted,  and  he  got  the 
place.  That  boy  was  Thomas  Tileston, 
afterwards  one  of  the  merchant  princes  of 
New  York. 

To  hold  your  place,  put  purpose  in  your 
work.  Your  schooling  will  be  past  ;  make 
this  a  new  line  of  education.  If  you  con- 
sider it  a  slavery,  it  will  be  so.  If  you  will 
make  it  a  stairway  by  which  to  ascend  to 
better  things  it  will  be  so.  Lift  your  work 
up  and  you  will  mount  with  it.  "  Seest  thou 
a  man  diligent  in  his  business.  He  shall 
stand  before  kings;  he  shall  not  stand  before 
mean  men." 

Do  not  measure  your  work  by  the  wages. 
A  bookmaker  at  the  races  is  better  paid  than 
a  clerk  in  a  bank,  and  a  bartender  gets 
more  than  a  shipping-clerk,  but  they  are 
paid  more  only  because  their  positions  are 
undesirable.  Work  cannot  in  all  cases  be 
measured  by  the  wages.  Two  opposing 
pickets  in  the  late  war  were  chaffing  one 
another.  It  was  an  Irishman  who  was  on 
this  side.  "  What  are  you  fighting  in  the 
Yankee  army  for,  anyhow  ?"  asked  the  Con- 
federate. "  I'm  fighting  for  thirteen  dollars 
a  month,  and  I  belave  you're  fighting  for 
eleven,"  was  the  quick  reply. 

Don't  read  trash.  The  dime-novel  boy 
who  jumps  up  from  a  dream  of  Indians,  of 
love,  of  ransoms  and  of  pirates,  to  do  plain 
office  duty,  is  rarely  a  success.  Life  is  real, 
life  is  earnest,  and  the  best  way  to  work  in 
it  is  to  get  your  own  living  and  do  your 
duty  in  whatever  place  it  has  pleased  God  to 
put  you.  If  you  are  preaching  at  one  end 
of  the  world's  great  cathedral,  or  playing  the 
organ  at  the  other  end,  do  your  work  with 
your  whole  soul.  It  may  in  the  end  be 
your  work  to  be  a  poor  missionary  or,  on  the 
other  hand,  to  be  a  promoter  of  great  public 
works.  Do  either  well,  and  do  not  think 
that  by  merely  despising  the  world's  honors 
that  you  will  merit  the  favor  of  heaven.  It 
may  be  idleness,  not  piety.  One  of  the 
greatest  preachers  of  the  day  said  :  "When- 
ever I  hear  a  young  man  despising  the 
world's  honors,  I  know  trnt  he  is  afraid  of 
the  world's  work." 

Put  some  excitement  into  your  work.  Do 
you  know  that  the  world  is  betting  on  your 


success  or  failure?  Two-thirds  at  least  say 
that  you  will  not  succeed.  The  other  third, 
including  your  relatives  and  friends,  have 
their  money  up  that  you  will.  Then  don't 
get  tired.  A  lazy  little  boy  said  :  "  Pa, 
haven't  I  sawed  enough  wood  to-day  ?  I'm 
tired  ! "  "  Tired  !  "  exclaimed  the  father. 
"  Why,  I  bet  your  mother  ten  cents  that  you 
would  have  the  whole  pile  sawed  before 
supper."  "  You  did  ! "  shouted  the  boy,  as 
he  grabbed  the  saw  and  spat  on  both  hands. 
"You  bet  ten  cents  on  me?  If  the  saw 
holds  out,  dad,  I'll  win  the  money."  It  is 
easy  to  work  the  muscles  when  the  mind  is 
enlisted  in  the  service  ! 

Do  not  sit  idle  and  wait  for  orders.  Try 
to  find  some  work  to  do.  A  boy  sat  at  his 
desk  drumming  with  his  idle  fingers.  "  I 
can  tell  you  what  tune  you  are  playing," 
said  the  manager.  The  boy  drummed  on 
and  asked,  "What  am  I  playing?"  "You 
are  playing  the  fool,"  was  the  reply. — Ar- 
temus  Ward,  in  Fame. 


B.  C.  MINERALS. 


WE  have  many  a  time  heard  of  the 
mountains  of  marble  which  awaited 
development  in  Nootka  Sound,  and 
small  specimens  were  long  since  sent  down 
here  to  show  its  fine  colors  and  other  quali- 
ties; but  it  is  only  now  that  one  knows  actu- 
ally what  there  is  in  that  country,  the  steamer 
Maude  having  brought  in  some  specimens 
of  blue  granite,  which  is  said  to  work  well, 
and  is  in  other  ways  likely  to  commend  it- 
self. So  much  for  the  marble  on  the  Island 
of  Vancouver,  of  which  there  are  many 
varieties.  Then,  as  for  mineral,  a  consider- 
able quantity  of  ore  from  the  King  Solomon 
and  Golden  Eagle  mines  at  Alberni  has  re- 
cently been  forwarded  for  treatment  to  the 
Tacoma  smelter,  while  the  miners  up  there 
are  said  to  be  most  enthusiastic  as  to  their 
prospects. 

Coal  is  said  to  have  been  discovered  in 
considerable  quantity  on  the  townsite  of 
Vancouver,  where  numerous  prospectors  are 
boring  for  this  important  deposit.  We  are 
glad,  in  this  connection,  to  note  that  large 
shipments  of  British  Columbia  coal  are  find- 
ing their  way  to  neighboring  American 
cities,  the  new  tariff  bill  allowing  it  to  be 
placed  there  in  competition  with  the  native 
product,  to  which  we  may  remark  that  in 
quality  it  is  superior.  We  ought  to  be  able 
to  do  considerable  with  our  native  iron  ;  but 
the  course  of  the  City  Council  upon  a  recent 
occasion  has  been  such  as  to  seriously  de- 
lay, if  not  altogether  prevent,  the  establish- 
ment of  smelting  works  in  Victoria,  while 
Vancouver  has  decided,  at  any  rate  for  the 
present,  against  bonusing  the  enterprise. 
But  something  must  be  done  ;  we  cannot 
expect  outsiders  to  take  hold  of  what  we 
may  term  our  national  industries  unless  we 
encourage  them.  Gold,  iron,  marble  and 
coal ;  we  have  lots  of  them.  Why  should  we 
not  turn  them  to  greater  advantage  than 
we  are  now  doing  ? — B.C.  Commercial 
Journal. 


ONE  OF  ELECTRICITY'S  EVILS. 

THE  evil  effect  of  electric  current  on 
subterranean  metal  pipe  was  demon- 
strated in  Chicago  last  week,  accord- 
ing to  the  Journal  of  Commerce  of  that  city, 
in  a  test  made  by  Major  C.  E.  Bliven,  chair- 
man of  the  electric  hazards  committee  of 
the  union,  before  members  of  the  several 
local  board  commissions.  A  piece  of  iron 
pipe  was  buried  in  a  barrel  of  damp  dirt  and 
subjected  to  the  action  of  an  electric  current 
for  133  hours.  The  test  was  made  by  run- 
ning one  end  of  a  wire  into  the  dirt  and 
another  one  leading  out  of  it.  The  current, 
taking  the  iron  as  offering  the  least  elec- 
trical resistance,  passed  through  it  for  some 
distance  and  then  jumped  to  the  wire  lead- 
ing out.  At  the  point  where  the  wire  left  the 
pipe  and  passed  through  the  earth  the  effect 
of  the  current  was  shown  in  the  badly-pitted 
iron,  which  was  almost  entirely  destroyed. 
The  test  was  conducted  in  the  laboratory 
of  the  electrical  bureau  of  the  Chicago 
Underwriters'  Association,  176  Monroe 
street,  and  it  was  done  to  show  the  de- 
structive effect  of  a  current  when  passing 
through  iron  pipe  which  is  buried,  and  to 
demonstrate  the  importance  of  devising 
means  to  regulate  the  current  of  trolley 
roads  which  use  the  earth  as  a  return  circuit. 
The  result  obtained  showed  this  necessity. 
For  some  time  complaints  have  been  com- 
ing in  of  the  destruction  of  water  pipes  by 
return  currents  of  trolley  systems.  The 
current  passes  from  the  trolley  wire  down 
through  the  trolley  and  the  motor  under- 
neath the  car,  then  into  the  rail  and  the 
earth.  The  current  in  seeking  the  return 
route  to  the  station  where  it  was  generated 
seeks  the  roue  offering  the  least  electrical 
resistance,  and  this  is  usually  the  water 
pipes  running  down  the  street.  No  harm 
is  done  the  pipe,  except  the  spot  where  the 
current  leaves  it  and  passes  into  the  earth. 
There  it  corrodes  the  pipe,  causing  disin- 
tegration, which  often  results  in  a  big  hole 
which  renders  the  pipe  useless  and  causes 
the  city  or  the  water  company  to  put  in  a 
piece  of  piping.  That  is  soon  acted  upon  in 
the  same  way,  however,  and  the  whole 
trouble  comes  again.  Pieces  of  iron  piping 
are  sent  to  the  electrical  bureau  from  small 
towns  quite  often  which  contain  a  dozen 
holes  varying  from  one-quarter  to  one  inch 
in  diameter,  the  result  of  current  passing 
through  the  points  where  the  holes  are 
located.  A  stand-pipe  for  the  furnishing  of 
water  to  an  Illinois  town  was  eaten  so  badly 
at  the  base  by  an  electric  current  that  it  fell. 
Complaints  are  growing  in  number  with  the 
extension  of  electric  street  car  lines  using 
the  earth  for  a  return  of  current. 


Tommy — "  Say,  paw,  what  is  these 
'  movable  feasts  '  the  almanac  tells  about  ?" 
Mr.  Figg — "  Movable  feasts  ?  Movable 
feasts  ?  I  guess  it  has  something  to  do  with 
these  traveling  lunch  wagons." 


HARDWARES 


SILICA  IN  FURNACE  SLAG. 

PW.  SHIMER,  in  the  Journal  of  the 
American  Chemical  Society,  says 
•  that,  when  fluxing  aluminous  ores 
with  magnesian  limestone,  spinel  is  very  apt 
to  be  found  in  the  slag,  especially  when  the 
slag  is  basic,  the  alumina  in  this  case  acting 
as  an  acid,  and  combining  with  part  of  the 
magnesia  to  form  magnesium  aluminate. 
In  the  determination  of  silica  in  such  a  slag 
by  the  method  of  fusion  with  alkaline  car- 
bonate, the  spinel  seems  to  be  almost  wholly 
unattacked  by  the  fusion  and  subsequent 
evaporation  with  hydrychlonc  acid,  and  is 
weighed  with  the  silica  at  the  end  of  the  de- 
termination. In  the  case  of  one  slag,  the 
silica,  before  purification,  was  34.25  per 
cent.;  after  purification  with  sulphuric  and 
hydrofluoric  acids,  it  was  found  to  be  31.52 
per  cent.  The  bluish-colored  residue  left 
after  the  sulphuric  and  hydrofluoric  acid 
treatment  was  found  to  dissolve  easily  in 
fused  potassium  bisulphate,  and  contained 
alumina  and  magnesia  in  the  proportion 
necessary  to  form  spinel.  In  the  case  of 
another  slag,  the  silica,  before  separation  of 
spinel,  was  39.23  per  cent.;  after  separation, 
34.73  per  cent.  The  points  it  is  desired  to 
bring  out  are,  that  spinel  is  not  decomposed 
by  the  usual  alkaline  carbonate  fusion,  and 
therefore  that  it  is  never  s^ife  to  omit  the 
treatment  of  the  silica  with  sulphuric  and 
hydrofluoric  acid.  All  the  slags  in  which 
spinel  was  found  were  stony  slags,  and 
therefore  had  the  usual  time  in  which  to 
cool  and  crystallize.  It  is  quite  possible 
that,  if  the  same  samples  had  been  chilled, 
the  elements  of  the  spinel  wouid  have  re- 
mained in  decomposable  combination  with 
the  silica.  However,  even  in  the  case  of 
chilled  samples,  the  possible  presence  of 
minute  crystals  of  spinel  should  not  be  ig- 
nored, especially  in  basic  slags  rich  in 
alumina  and  magnesia.  By  successive  and 
repeated  treatment  of  100  grms.  of  a 
powdered  spinel  slag  with  hydrochloric  and 
hydrofluoric  acids,  and  boiling  solution  of 
sodium  carbonate  in  a  platinum  dish,  it  was 
found  to  be  possible  to  separate  1  grm.  of 
microscopic  crystals  of  spinel  quite  free  from 
all  impurities. 


FAWCETT'S   NEW  STOVE   WORKS. 

IT  has  not  taken  Chas.  Fawcett,  the  stove 
and  hollow-ware  manufacturer,  Sackville, 
N.  B.,  long  to  rise  from  the  dust  and 
ashes  to  which  his  plant  was  reduced  by  fire. 
The  change  has  been  quite  an  addition  to 
the  manufacturing  establishments  of  the 
Maritime  Provinces.  The  new  buildings 
givehim  about  double  his  former  capacity  be- 
sides being  much  better  lighted,  and  in  every 
way  better  adapted  for  the  work.  Here 
is  the  ground  plan  of  the  principal  build- 
ings :  The  main  building  is  two  storeys, 
on  the  upper  floor  being  the  nickel,  polishing, 
and  carpenters'  departments,  and  also  a 
pattern  room. 


BUSINESS  MANAGEMENT. 

BUSINESS  management  is  a  distinct 
art  in  itself,  remarks  American  Arti- 
san. In  the  stove  and  tin  trades,  as 
in  all  others,  there  have  been  hundreds  of 
able  men,  well  up  in  their  respective  calling1, 
who  yet  fail  to  make  a  "go  "  of  the  business 
they  engage  in,  and  risk  their  own  and  their 
friends'  capital. 

The  trade  of  business  as  business  has  re- 
ceived but  scant  attention  in  the  past.  The 
brightest  boys  have  been  selected  for  the 
professions,  and  certain  other  portions  of 
selection  among  the  boys  of  the  period  have 
been  made  for  the  trades.  What  were  left 
were  considered  good  enough  for  business. 
Of  late  years  business  schools  have  come 
into  existence.  Boys  are  given  the  oppor- 
tunity to  acquire  the  art  of  bookkeeping  ; 
they  are  taught  stenography,  they  pretend  to 
be  trained  as  correspondents,  but,  after  all, 
the  ait  of  business,  independent  of  the  tools 
and  methods  of  business,  does  not  receive 
attention. 

J.  M.  Fox,  in  an  article  in  the  Michigan 
Tradesman,  has  the  following  to  say  on  the 
same  question  : 

"  To  my  notion  the  art  of  business  manage- 
ment is  progressive.  Nothing  short  of  con- 
stant study  will  serve  to  keep  one  abreast  of 
it.  A  man  may  have  natural  ability  as  a 
business  manager,  but  it  is  of  no  more  use 
to  him,  relatively,  than  natural  mechanical 
ability  is  to  the  boy  or  man  who  becomes  a 
carpenter.  Whatever  the  natural  ability, 
the  training  is  essential  to  make  it  service- 
able in  the  highest  degree.  Business  man- 
agement is  an  art  which  may  be  acquired, 
in  part,  by  the  study  of  good  examples.  In 
fact,  that  is  about  the  only  way  in  which  the 
art  of  business  management  may  be  ac- 
quired at  the  present  time.  A  boy  may  be 
put  into  an  office  to  perform  some  class  of 
work,  and  in  due  course  of  promotion  he 
becomes  the  head  of  the  department.  II  he 
has  natural  ability  as  manager  he  succeeds 
in  holding  his  place.  He  may  be  advanced 
to  a  more  important  position, and, ultimately, 
he  may  be  at  the  head  of  the  establishment. 
Without  natural  ability,  without  the  training 
of  practice,  he  would,  of  course,  be  com- 
pelled to  stay  in  a  lower  position. 

"  So  much  about  business  management, 
which,  if  I  mistake  not,  coincides  with  the 
general  policy  of  our  favorite  paper.  Let 
me  say  something  now  about  business  facili- 
ties. According  to  my  way  of  thinking,  good 
business  facilities  are  required  in  modern 
offices  quite  as  much  as  improved  machinery 
in  factories.  The  day  has  gone  by  when 
business  men  stop  long  to  debate  the  ex- 
pediency of  putting  in  the  very  best  me- 
chanical facilities  which  money  can  buy  in 
their  factories  and  workshops.  The  latest 
improved  machinery,  labor-saving  methods, 
and  the  highest  grade  of  mechanical  talent 
are  absolutely  necessary  in  order  to  keep 
abreast  of  competition.     All  that  is  neces- 


sary to-day  for  an  inventor  or  machine 
builder  to  sell  a  manufacturer  a  new  equip- 
ment is  to  show  him  that  it  is  better  than 
anything  that  has  preceded  it.  The  order 
follows  as  a  matter  of  course.  Now,  I  think 
the  same  principle  ought  to  prevail  in  offices. 
There  are  improved  ways  of  doing  office 
work  as  well  as  improved  operations  in 
manufacturing  goods.  There  are  superior 
facilities  for  use  in  offices  as  well  as  im- 
proved machinery  for  use  in  factories.  As 
well  attempt  to  do  business  successfully 
with  worn-out  machinery,  with  out-of-date 
mechanical  appliances,  with  old  fogy  work- 
men, as  to  attempt  to  run  an  office  success- 
fully with  out-of  date  desks,  with  old  fogy 
bookkeepers,  with  played-out  systems  of 
office  routine,  without  all  the  improvements 
which  inventive  ingenuity  has  brought  for- 
ward in  office  work. 

Old  fogy  methods  in  the  counting-room, 
and  antiquated  office  equipment,  are  as  un- 
suited  to  modern  business  as  obsolete  ma- 
chinery in  the  factory.  There  is  progress 
everywhere,  and,  it  seems  to  me,  more  pro- 
gress everywhere  than  in  the  office.  There 
are  notable  exceptions,  of  course,  but  ac- 
cording to  my  observations  many  offices  are 
held  back  on  the  plane  of  the  past,  forget- 
ting that  they  should  be  up  even  with  the 
p  ane  of  the  present.  Compare  the  stage 
coach  of  a  hundred  years  ago  with  the  light- 
ning express  of  to-day.  Contrast  a  tallow 
dip  with  the  electric  light.  Consider  for  a 
moment  the  spinning-wheel  of  our  grand- 
mothers alongside  the  machinery  of  the 
modern  mill.  Compare  the  slow  handicrafts 
of  the  Colonial  period  and  the  manufactur- 
ing industries  of  the  present  day.  All  of 
these  examples  show  how  much  advance 
over  old  methods  has  been  made,  and  how 
much  is  necessary  to  improve  in  office  work 
and  office  facilities  to  keep  up  with  pro- 
gress. 

"The  principles  of  accounting  are  eternal, 
but  the  variations  in  their  application  are 
innumerable.  There  is  possibly  as  much 
improvement  in  accounting  as  in  mechan- 
ical appliances.  There  is  need  for  adapta- 
tion to  ends  in  view  as  much  as  there  is  need 
of  appliances  in  the  office  in  keeping  up  with 
the  progress  of  the  day.  Old  systems  in 
modern  business  lose  money.  It  is  neces- 
sary to  adapt  the  system  to  the  requirements 
of  the  hour.  Successful  business  concerns 
employ  methods  in  keeping  with  the  times, 
and  those  who  are  unsuccessful  are  very 
frequently  found  adhering  to  old  worn-out 
and  superseded  methods.  As  well  manu- 
facture by  hand  in  competition  with  modern 
machinery  as  to  run  an  office  in  the  old  way 
in  competition  with  accounting  plans  up  to 
date." 

Works:  St.  Helens,  England 
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HARDWARE 


SEPTEMBER  TRADE  RETURNS. 

NOT  altogether  unsatisfactory  are  the 
trade  returns  for  the  Dominion  of 
Canada  for  the  month  of  September. 

The  total  value  of  goods  entered  for  home 
consumption  was  $9,358,440,  of  which 
$5,296,073  were  dutiable  goods,  $3,578,986 
free  goods,  and  $483,381  bullion.  During 
the  same  month  last  year  the  total  imports 
were  $12,193,226,  of  which  $6,665,576  were 
dutiable.  $3  779,870  free  goods,  and  $1,747,- 
780  bullion.  Omitting  the  bullion  in  both  in- 
stances, the  imports  last  month  were  smaller 
by  $1,570,287  than  September  of  1893. 

The  principal  items  of  imports  relating  to 
the  hardware  and  allied  trades,  together 
with  a  comparison  tif  the  same  month  last 
year,  are  valued  as  follows  : 

Sept.,  Sept., 

Dutiable  Goods —  1894.  1893. 

Brass  and  manufactures  of     $  30,842  $  36,271 

Bicycles,  tricycles,  etc 6,390  6,289 

Cars,  railway  and   tram 208  749 

Coal,  bituminous 493,996  507,517 

Copper  and  manufactures  of 3,494  2',747 

Earthenware,  stone,  and  glassware   . . .  49,935  72,070 

Glass  bottles,  jars,  gas  light  shades,  etc.  54,642  39,266 

Window  glass 24,308  43, 712 

Plate-glass   18,358  52,874 

Glass,  all  other   manufactures  of '4, 901  24,029 

Gunpowder  and  explosive  substances. .  15,327  12,469 

Guttapercha,  manufactures  of 38,573  42,553 

Band  iron,  hoop,  sheet  and  plate   89,201  94,986 

Bar  iron  and  railway  bars 34, '49  38,677 

Cutlery,    hardware,    tools    and    imple- 
ments   97,901  159,168 

Iron,  machines,  machinery  and  engines, 

including  locomotives 134,403  159,284 

Pig  iron,  Kentledge  and  scrap 77,657  129,446 

Stoves  and  castings '',783  11,800 

Tubing 65,113  45,77' 

All  other  manufactures  of  iron  and  steel  168,930  230,941 

Lead  and  manufactures  of 11,520  29,684 

Metals  and  manufactures  of ..  22,662  24,134 

Oil,  mineral,  and  products  of 40,517  50,897 

Linseed  oil,  raw  or  boiled 29,424  '6,432 

All  other  oil 45,935  43,82 

Paints  and  colors 39, 270  57,058 

Wood,  manufactures  of 59,62c  106,894 

Free  Goods — 

Coal,  anthracite 445,698  583,966 

Hides  and  skins I5I,536  237,223 

India  rubber  and  gutta  percha,  crude..  21,060  66,304 

Brass  and  copper 24,808  12,914 

Steel  rails  for  railways 137, 139  165,824 

Iron  and  steel,  all  other '53,575  72,272 

Tin  and  zinc 70,810  90,809 

Oils,  vegetable 6,683  2>3" 

Sisal,  manilla  and  hemp,  undressed 29,966  13,670 

Omitting  bullion  and  coin,  the  exports, 
the  produce  of  Canada,  were  : 

Sept.,  1894.  Sept.,  1893. 

Produce  of  the  mine $478,660  $    466,650 

"     forest 3,110,546  3,271,618 

"     fisheries     1,545,511  1,523,762 

Animals  and  their  produce 4,169,311  3,071,091 

Agricultural   products 1,052,719  1,064,293 

Manufactures 545,022  758.018 

Miscellaneous '3,282  18,854 

WHY 
FOUNDRIES  ARE    UNSUCCESSFUL. 

THE  Pictou  Foundry,  which  is  owned 
by  a  joint  stock  company  composed  of 
capitalists  in  that  town,  does  not  seem 
to  have  been  an  unqualified  success,  and 
they  are  anxious  to  dispose  of  the  business. 
Very  few  foundries  and  machine-shops  run 


in  this  way  have  been,  and  The  Hardware 
Merchant  is  acquainted  with  most  of 
them.  There  are  too  many  managers,  none 
of  whom  have  any  practical  experience  in 
the  business.  Frequently  a  friend  of  tome 
of  the  directors  is  placed  in  charge,  not  be- 
cause of  his  special  fitness  for  it,  but  because 
he  is  a  very  nice  fellow  out  of  a  situation, 
which  is  usually  his  chronic  state.  He  has 
had  no  training  or  experience,  either  as  a 
practical  foundryman  or  business  manager. 
He  does  not  make  a  success,  for  there  are 
leaks  in  the  shops  which  he  cannot  check. 
For  want  of  a  practical  knowledge  re  can- 
not get  at  the  cost  of  the  goods,  and  in  this 
way  arrive  at  a  profitable  selling  price.  He 
often  sells  at  a  loss  and  he  does  not  make 
his  collections,  both  of  which  are  the  direct 
causes  of  his  want  of  success.  In  this  way 
he  often  affects  seriously  other  foundries 
which  are  running  their  business  on  a  proper 
b isis. 

When  foundries  and  machine  shops  do 
pay,  and  Hardware  Merchant  has  many 
of  them  on  its  subscription  list,  it  is  when  the 
proprietor  or  manager  is  a  man  who  has  a 
practical  knowledge  of  every  detail  of  the 
work;  who  can  sit  in  his  office  and  figure  the 
exact  cost  and  profitable  selling  price  of 
every  piece  of  work  sent  out  ;  who  reads  his 
trade  paper,  knows  how  the  market  is  going, 
and  thus  buys  right  ;  who  collects  his  ac- 
counts systematically  instead  of  running 
after  them  only  when  he  has  accounts  to 
pay.  The  best  partnerships  are  formed  of 
a  good  mechanic  and  a  good  accountant. 
The  former  sees  that  the  work  is  done  pro- 
perly and  economically,  and  the  latter  buys, 
gets  at  the  exact  cost  of  manufacture  and 
sells  at  a  profit,  and  collects  his  accounts. 


NEW  POST-OFFICES. 

The  following  new  post-offices  were  es- 
tablished in  Canada  on  the  ist  October, 
1894  :  Bryon,  Magdalen  Islands,  Gaspe,  Q. ; 
Cape  Augnet,  Island  Madame,  Richmond, 
N.S.;  Crow  Lake,  Oso,  Addington,  Ont.; 
Deep  Cove,  Mira,  Cape  Breton,  N.S.;  Duck 
Creek  (reopened),  Queen's,  N.B.;  Fire  Val- 
ley, Yale,  B.C.;  Fort  Cudahy,  on  the  Yukon 
river,  N.W.T.;  Greeley  (reopened),  Osgoode, 
Russell,  Ont.;  Guigues,  Pontiac,  Que.; 
Haddo,  Matilda,  Dundas,  Ont.;  La  Barnere, 
Courcelles,  Joliette,  Que.;  Meota,  section  10, 
township  47,  R.  17,  west  of  third  meridian, 
Sask. ;  Mitchellville,  Lansdowne,  Leeds, 
S.R.,  Ont.;  Peardonville,  New  Westminster, 
B.C.;  Pomeroy  Ridge  (reopened),  S'.  James, 
Charlotte,  N.B.;  South  Beach,  Magdalen 
Islands,  Gaspe,  Que.;  Stanley  Section,  Lun- 
enburg, N.S.;  Trilby,  Lot  33,  Queen's, 
P.E.I. 

The  following  changes  of  name  have  been 
decided  upon  :  Montreal  Junction,  county 
of  Hochelaga,  Que.,  to  Montreal  West ; 
Nissouri,  county  of  Oxford,  N.R.,  Ont.  to 
Holiday  ;  Sand  Banks,  county  of  Prince 
Edward,  Ont.,  to  West  Point  ;  Weldford, 
county  of  Kent,  N.B ,  to  Harcourt. 

Alloa,  county  of  Peel,  Ont.,  is  closed. 


BUSINESS  MAN  AND    POLITICIAN. 

G.  F.  Marter,  the  new  leader  of  the  Con- 
servative party  in  the  Ontario  Legislature, 
has  been  a  successful  business  man  as  well 
as  a  politician.  He  is  now  senior  partner  of 
the  spice  manufacturing  firm  of  G.  F.  Mar- 
ter &  Son,  Toronto.  Before  that  he  was  a 
general  storekeeper  in  Gravenhurst,  with 
branches  in  other  towns.  He  removed  to 
Toronto  a  few  years  ago.  He  was  first 
elected  to  the  Ontario  Legislature  in  1886. 
He  was  then  a  leading  merchant  of  Graven- 
hurst, and  had  been  reeve  of  that  town  and 
councillor  of  Waterford.  He  was  re  elected 
at  the  general  election  of  1890.  At  the  last 
general  election,  having  removed  to  To- 
ronto, he  successfully  contested  the  north 
riding  of  this  city,  and  now  the  high  honor 
of  leader  of  his  party  in  provincial  politics 
has  been  bestowed  upon  him. 


WHERE    THE     20    CENT    PIECES 
COME  FROM. 

Dear  Hardware,— In  the  report  of  the 
meeting  ol  the  Toronto  Retail  Association, 
from  the  enquiry  the  secretary  was  instructed 
to  make,  I  see  that  the  20  cent  pieces  are 
troubling  the  business  men  of  Ontario  as 
well  as  those  in  the  Maritime  Provinces.  It 
is  not  the  fault  of  the  Finance  Department 
but  of  the  St.  John  Street  Railway  Company, 
which  imported  5,000  of  them  from  New- 
foundland for  the  use  of  their  conductors  in 
giving  change.  A  passenger  frequently 
gives  25c.  to  pay  a  five-cent  fare,  and  it  is 
very  convenient  for  a  conductor  to  give 
back  a  20c.  piece. 

These  have  gone  into  circulation  in  many 
places  in  New  Brunswick.  No  doubt,  those 
in  the  west  are  part  of  the  same  lot.  They 
should  be  sent  back.  Subscriber. 

Sackville,  N.B.,  October  15th,  1894. 


THE  PHOSPHATE  TRADE. 

The  Canadian  phosphate  trade,  about 
which  so  much  was  written  a  few  years 
ago,  seems  to  have  suddenly  received  its 
quietus  ;  and  well  it  might  when  Carolina 
phosphate  is  being  delivered  on  the  con- 
tinent of  Europe  at  7'Ad.  per  unit.  Canadian 
phosphate  cannot  compete  with  this,  as 
shippers  had  to  abandon  the  trade  after 
prices  in  London  dropped  to  about  is.  per 
unit.  Canadian  phosphate  formerly  fetched 
as  high  as  is.  4d.  per  unit  in  the  London 
market  for  high  grade.  What  with  the 
large  shipments  of  Carolina  phosphate  and 
the  enormous  output  of  the  new  Algerian 
mines,  it  would  seem  that  the  Canadian 
phosphate  trade  is  doomed.  Consequently 
the  boom  in  Canadian  phosphate  lands  is 
now  a  thing  of  the  past,  and  the  money  in- 
vested in  them  it  is  feared  will  be  locked  up 
for  a  long  period.  It  is  surprising  to  think 
how  rapidly  the  channels  of  trade  change  in 
these  days.  Only  a  few  years  ago  the  out- 
lock  for  our  export  phosphate  trade  was 
bright,  and  looked  upon  as  one  of  the  most 
profitable  industries  ot  the  future,  and  here 
it  is  to-day  completely  snuffed  out  by  Caro- 
lina and  Algeria. — Bulletin,  Montreal. 
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TORONTO. 


COLLECTING  BILLS. 

STRAINED  relations,  says  Stores  and 
Hardware,  often  exist  between  debtor 
and  creditor  in  the  retail  trade.  A 
customer  may  be  too  slow  in  paying  his  bills 
or  he  may  have  shown  a  disposition  to 
avoid  them  altogether.  Right  here  comes 
in  the  genius  of  the  merchant  who  poses  for 
the  time  as  an  insisting  collector  and  who 
must  use  every  proper  method  to  enforce 
the  payment  of  his  claim,  whether  it  be  for 
a  stove  or  a  coal  hod  or  for  a  hardware  bill, 
of  the  ordinary  dimensions.  A  professional 
collector  of  many  years' experience  advances 
the  idea  that  very  little  is  ever  gained  by 
recourse  to  force,  or,  as  he  puts  it,  to  bull- 
dozing. He  says  that  persistent  efforts,  with 
a  proper  regard  for  such  courtesy  as  the 
debtor  is  entitled  to,  will  do  more  toward 
collecting  a  bill  than  will  all  the  brow- 
beating and  personal  abuse  that  any  creditor 
is  capable  of  using.  He  also  says  that  a 
resort  to  legal  measures  to  enforce  a  claim 
is  always  to  be  avoided,  unless  the  matter 
is  an  extreme  one  or  all  the  less  vigorous 
means  of  obtaining  the  amount  of  the  bill 
have  been  found  unavailing.     There  are,  he 


adds,  some  cases  where  harsh  and  forcible 
measures  are  not  only  necessary  but  justi- 
fiable, while  admitting  that  such  cases  are 
rare  and  can  frequently  be  gotten  around 
without  the  use  of  methods  that  will  stir  up 
the  debtor's  wrath  and  make  him  more  ob- 
stinate than  ever. 

There  is  a  good  deal  of  practical  truth  in 
what  this  collector  says,  and  his  views  are 
entitled  to  credit  because  he  always  carries 
them  into  practice,  and  has  made  a  success 
of  his  business.  It  may  be  stated,  a'so,  as  a 
general  proposition,  that  too  many  bills  are 
put  into  collectors'  hands — bills  that  would 
just  as  easily  have  been  settled  for  if  the 
merchant  had  used  persuasion  instead  of 
bluffness  in  the  effort.  Collectors  may  be  a 
necessaiy  evil,  but  they  should  also  be 
a  last  resort.  They  are  supposed  to 
exercise  a  talent  that  is  possessed  quite 
generally  by  the  retail  creditor  and  that 
could  be  made  equally  effective  if  he  would 
use  the  same  tact  or  judgment  in  collect- 
ing the  bill  that  he  employed  in  selling  the 
goods.  Some  merchants  seem  possessed  of 
the  idea  that  there  is  but  one  course  left 
after  a  debtor  has  shown  an  unwillingness 


to  meet  his  obligations  or  puts  the  creditor 
off  with  excuses  that  may  or  may  not 
be  good.  That  course  is  the  one  that  is 
found  in  the  office  of  the  sheriff  or  constable. 
It  may  be  the  oniy  one  in  special  cases,  but 
it  is  still  another  general  proposition  that 
"  going  to  law,"  however  much  it  may  benefit 
the  lawyers  and  swell  the  official  fees,  is  an 
expensive  process  that  should  be  used  only 
when  necessary.  "  Patient  continuance  in 
well-doing  " — a  Biblical  maxim  that  applies 
to  both  business  and  morals — is  a  better  col- 
lector when  personally  employed  than  all 
the  lawyers  in  the  country,  unless  the 
debtor  has  so  acted  that  patience  ceases  to 
be  a  virtue. 


CLAIMS  GAS  IS  STILL  KING. 

At  the  annual  meeting  of  the  American 
Gas  Light  Association  held  in  Washington 
last  week,  President  W.  H.  Pearson,  of  To- 
ronto, read  an  address  in  which  he  said  that 
electricity  was  making  no  inroads  on  the 
gas  business  and  that  gas  weuld  continue  to 
be  the  principal  illuminating  power.  He 
touched  on  the  question  of  municipal  con- 
trol of  gas  plants,  but  expressed  no  opinion 
in  the  matter  beyond  that  it  was  of  great 
and  growing  moment. 
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KING  OF  MATCHMAKERS. 

THE  San  Francisco  Examiner  publishes 
the  following  account  of  an  interview 
with  Mr.  E.  B.  Eddy,  the  well-known 
match  manufacturer  of  Hull,  P.Q.  : 

Among  the  arrivals  at  the  Palace  on  Mon- 
day was  Mr.  E.  B.  Eddy,  the  millionaire 
match  manufacturer  of  Quebec,  two  or  three 
terms  member  of  the  Canadian  Parliament, 
and  one  of  the  best  known  men  in  the  Can- 
adian Dominion.  He  is  a  native  of  Ver- 
mont, where  he  was  born  on  a  rocky  farm, 
and  went  to  Canada  over  forty  years  ago. 
How  and  why  he  went,  and  why  he  became 
the  greatest  and  richest  of  match  manufac- 
turers, form  an  interesting  story. 

It  was  when  a  mere  boy,  looking  for  em- 
ployment, that  he  asked  A.  T.  Stewart,  the 
merchant  prince,  if  he  could  not  tell  him 
something  to  do  to  get  along. 

"  Go  and  sell  matches,"  said  Stewart, 
laconically. 

The  boy  felt  hurt,  and  turned  to  go. 
Stewart  saw  that  he  had  hurt  him  and  re- 
lented. "  Come  here,  my  boy,"  he  said  ; 
"  you  will  get  rich  if  you  sell  matches 
enough.  There  is  money  in  the  match 
business.'' 

The  youth  from  the  Vermont  farm  turned 
away.  At  first  he  had  been  offended  at  the 
suggestion  of  selling  matches,  his  Idea  being 
that  his  adviser  had  probably  meant  him  to 
pedle  them  by  the  box  on  the  streets.  But 
when  he  thought  it  over  he  made  a  resolve 
that  he  would  sell  matches,  and  on  so  gigan- 
tic a  scale  that  it  would  win  the  admiration 
of  all  men.  The  great  factories  which  he 
built  at  Hull,  in  Quebec,  in  after  years, 
started  from  the  sale  of  a  few  boxes  on  the 
streets  of  New  York. 

The  millionaire  match  maker,  now  proba- 
bly the  most  potential  of  all  men  in  Canada's 
great  trade,  talked  about  it  in  the  Palace 
corridor  last  night.  He  said  the  story  about 
the  street  was  all  right,  but  claimed  for  him- 
self the  credit  of  the  idea  of  going  to  Canada 
and  making  matches. 

Mr.  Eddy  now  owns  patents  by  the  hund- 
red, and  can  talk  about  matches  in  variety 
till  one  is  lost  in  the  terms  used.  As  many 
as  3,700  people  have  worked  for  him  at  a 
time — many  of  them  women  and  girls — and 
he  glories  in  the  fact  that  he  never  had  a 
strike. 

"  For  twenty-five  or  thirty  years,"  said  he 
"  my  factory  has  used  from  70,000,000  to 
80,000,000  feet  of  lumber  a  year.  I  have 
become  a  British  citizen,  and  I  must  say  I 
think  Canada  is  the  finest  country  on  earth. 
I  am  not  saying  anything  against  my  own 
country,  for  I  revere  it  as  my  birthplace,  and 
always  will,  but  I  think  a  man  ought  to  like 
a  country  whose  laws  protect  him,  and  where 
he  has  prospered." 

Of  late  years  the  veteran  match  manufac- 
turer, who  is  known  all  over  the  world,  has 
extended  his  manufactures  to  all  kinds  of 
woodenware.      He   has  also    founded    five 


paper-mills,  employing  2,500  hands,  and 
makes  fifty  tons  of  various  kinds  of  paper  a 
day. 

"Notwithstanding  that  I  was  only  a  poor 
boy  off  a  stony  farm  in  the  realm  of  Uncle 
Sam,"  he  said,  "  I  have  probably  done  more 
to  develop  Canada  than  any  other  man  in  it. 
I  have  not  been  knighted,  as  General  Man- 
ager Van  Home  of  the  Canadian  Pacific 
was  reported  to  be.  I  do  not  believe  in  that 
sort  of  a  thing,  and  would  not  have  it,  though 
I  am  a  subject  of  the  Queen." 

Mr.  Eddy  came  through  on  the  Canadian 
Pacific  to  Vancouver  and  Victoria,  and  is 
now  in  California  for  pleasure.  His  wife 
accompanies  him.  To-day  he  will  go  to 
Monterey,  and  after  visiting  other  points  of 
interest  will  go  home  by  way  of  Salt  Lake 
and  Denver. 


NOTES  ON  VENTILATION. 

NOW  that  the  trade  in  warm  air  fur- 
naces is  improving  and  a  uumber  are 
being  erected  in  places  where  they 
have  not  been  used  hitherto,  says  Hardware 
Reporter,  the  question  of  installing  them, 
and  particularly  all  matters  relating  to  ven- 
tilation, are  of  present  and  continuing  im- 
portance. In  the  first  place,  it  may  be  taken 
as  an  accepted  fact  that  revolving  air,  or 
that  which  moves  about  and  is  not  replen- 
ished from  the  outer  atmosphere,  is  anything 
but  healthful.  As  is  suggested  by  those  who 
are  experts  on  the  subject,  pure  air  can  be 
assured  by  building  a  large  flue  in  place  of 
the  usual  smoke  flue,  and  running  up 
through  it  a  tightly  jointed  terra-cotta  or 
metal  pipe  to  convey  the  smoke  from  the 
furnace.  The  space  around  this  pipe  can 
be  utilized  as  a  ventilating  shaft  by  piping 
to  it  from  the  ventilating  registers,  which 
should  always  be  located  on  or  near  the 
floor.  The  heat  from  the  smoke  pipe  causes 
an  upper  current  in  the  air  surrounding  it. 
Another  and  less  perfect  way  is  to  build  a 
double  flue,  using  one-half  as  a  smoke  exit 
and  the  other  half  for  a  ventilating  shaft.  If 
the  partition  between  the  two  flues  is  not 
too  thick,  the  ventilating  flue  w.ll  be  warmed 
sufficiently  to  serve  the  purpose  for  which  it 
is  intended.  It  should  always  be  borne  in 
mind,  however,  that  the  ventilating  shaft 
must  be  warmed  so  as  to  maintain  an  up- 
ward cunent  of  the  air  in  it.  A  cold  flue  is 
usually  of  no  use  whatever  for  ventilation. 

The  pure,  warm  air  delivered  through  the 
registers  is  constantly  displacing  colder  and 
imputer  air.  The  warm  air  rises  toward 
the  ceiling,  heating  the  room  by  downward 
radiation  and  forcing  the  cold  air  out  through 
crevices  at  doors,  windows,  etc.  It  is  often 
impossible  to  heat  a  large  church  or  hall, 
where  the  ceiling  is  very  high,  without 
drawing  off  the  cold  air  from  the  lower  part 
of  the  room  to  be  heated.  In  such  cases, 
when  there  is  no  ventilating  shaft,  and  the 
owner  of  the  building  wishes  to  avoid  the 
expense  of  building  one  the  desired  result 


may  be  accomplished  by  supplying  the  fur- 
nace with  cold  air  drawn  through  an  ordin- 
ary cold  air  duct  from  the  room  above. 
When  this  plan  is  adopted,  the  usnal  pro- 
vision should  be  made  for  supplying  the 
furnace  with  air  from  outside  the  building. 
The  cold  air  duct  from  outside  the  building 
and  the  one  from  the  room  above  should  join 
each  other  before  reaching  the  furnace,  so 
that  the  damper  can  be  used  to  shut  off  the 
supply  of  air  from  either  source  at  will.  This 
plan  of  supplying  cold  air  is  desirable,  be- 
cause it  is  not  best  to  supply  the  furnace 
with  air  from  the  room  above  after  the  room 
is  fairly  heated,  or  when  it  is  occupied. 


SELDOM  MISSES  A  SALE. 

IT  is  told  of  a  St.  Louis  dealer  in  hard- 
ware that  he  seldom  misses  a  possible 
sale,  and  has  never  made  a  business 
enemy.  This  sounds  like  a  fairy  tale,  but 
its  actual  fact  is  vouched  for  by  a  regular 
customer  who  talked  in  this  way  to  the  Hrad- 
ware  Reporter  :  "  He  is  obliging  to  a  degree, 
but  his  attention  to  the  wants  of  a  visitor  are 
never  oppressive  in  anyway.  He  seems  to 
know  by  instinct  what  is  wanted.  If  he  has 
it  in  stock,  it  is  brought  out  at  once  and  ex- 
plained, if  necessary.  If  he  doesn't  have  it, 
he  says  so  at  once,  and  either  offers  to  ob- 
tain it  or  else  tells  where  it  can  be  ordered. 
But  the  most  unusual  trait  about  the  man  is 
his  ability  to  make  friends  out  of  the 
growlers.  I  was  in  the  store  one  day 
when  one  of  this  gentry  came  in  with 
a  kick  long  enough  to  have  been 
made  by  the  seven-league  boots.  It  was 
all  about  an  oil  stove  that  wouldn't  work, 
and  he  brought  it  with  him  in  a  light  wagon. 
My  friend  quietly  received  the  kick,  then 
went  out  to  the  wagon  and  brought  in  the 
stove,  lit  it,  saw  what  was  wrong,  corrected 
it,  explained  the  mistake  to  the  kicker — who 
had  made  it  himself — and  then  offered  to 
give  him  another  stove.  It  was  done  so 
nicely,  and  with  such  capital  tact,  that  the 
k  cker  softened  down,  and  even  admitted 
that  it  was  his  fault  and  not  the  stove's.  He 
was  a  stray  purchaser  then.  Now  he  is  a 
regular  customer,  and  my  friend  the  dealer 
says  he  has  many  more  like  him.  There  is 
a  moral  in  this,  and  it  is  to  read  the  gospel 
of  courtesy  and  tact." 
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THE  SOLAROMETER. 

THE  practical  trial  of  Beehler's  solar- 
ometer,  which  was  described  and 
illustrated  in  the  Engineering  and 
Mining  Journal  of  August  18th,  has  resulted 
favorably.  The  instrument  was  placed  on 
the  North  German  Lloyd  steamer  Weimar, 
sailing  from  Baltimore  to  Bremerhaven  and 
return,  giving  25  days'  trial,  during  part  of 
which  there  was  a  rough,  choppy  sea. 

The  solarometer  worked  admirably 
throughout ;  the  ship's  latitude,  longitude, 
and  compass  errors  were  determined  169 
times  by  observation  of  the  sun  and  stars  at 
all  hours  of  the  day  and  night,  with  accur- 
acy. The  officers  of  the  Weimar  took  46 
of  these  observations  and  Lieutenant  Buhler 
took  the  remainder.  The  degree  of  accuracy 
was  the  same  as  they  obtained  with  the  sex- 
tant when  they  were  able  to  use  it  for  ob- 
servations of  the  sun.  At  night  the  sextant 
could  not  be  used  to  observe  the  stars  be- 
cause the  horizon  was  not  visible,  so  that  at 
those  times  there  was  no  check  on  the  accur- 
acy of  the  determinations  by  the  solarometer, 
except  that  indicated  by  the  instrument  it- 
self and  the  run  of  the  ship  as  estimated  ;  in 
Chesapeake  Bay  and  the  English  Channel, 
where  the  lighthouses  and  known  points  on 
land  also  established  the  position  of  the  ship, 
the  results  by  the  solarometer  agreed  per- 
fectly with  the  bearings  of  those  points,  so 
that  there  can  te  no  doubt  of  the  accuracy 
of  the  instrument. 

The  instrument  was  taken  to  Paris  and 
explained  to  Mr.  Gautier,  the  French  in- 
strument maker,  who  has  a  contract  to 
make  them  in  Paris.  It  was  then  exhibited 
at  the  Minis  ry  of  Mar.ne  and  Colonies  to 
the  French  naval  officers  on  duty  there,  and 
then  at  Hamburg,  where  it  was  explained 
to  the  German  naval  officers,  professors, 
and  astronomers  at  the  German  Naval 
Observatory,  all  of  whom  expressed  their 
approval  of  its  principles  and  their  admira- 
tion of  its  mechanical  design.  The  directors 
of  the  North  German  Lloyd  Steamship  Co. 
have  ordered  one  made  in  Germany  for 
their  use. 

The  six  solarometers  being  built  by  Mr. 
G.  N.  Saegmuller  in  Washington  are  ne.irly 


finished,  and  some  of  them  will  be  delivered 
to  the  Navy  Department  by  the  end  of 
October  ;  one  will  be  sent  by  the  steamer 
Weimar  to  Europe  to  serve  as  a  model  for 
the  construction  of  duplicates  in  England 
and  other  countries.  It  is  expected  that  the 
other  three  will  be  mounted  on  trans- Atlan- 
tic steamers  from  New  York. — Engineering 
and  Mining  Journal. 


"GENUINE"  HORSECLIPPER. 

The  accompanying  cut  is  an  illustration 
of  the  "Genuine"  Horseclipper  manufac- 
tured by  Boker.    M.  &  L.  Samuel,  Benjamin 


&  Co.  have  just  got  in  a  shipment  of  these 
clippers,  and  besides  this  have  three  other 
makes  of  Boker's  in  stock  ;  also  the  "  New 
market"  horseclipper. 


AT  LAST. 


A  very  important  and  interesting  jury 
trial  was  commenced  before  Judge  Archi- 
bald Saturday  last  in  the  case  of  the  Hoche- 
laga  Bank  v.  F.  D.  Shallow.  This  is  sn 
action  for  $50,000  damages  on  account  of  an 
article  published  in  the  Moniteur  du  Com- 
merce of  November  i8'.h,  1887.  The  allega- 
tion is  that  the  article  complained  of  insinu- 
ated that  the  plaintiff  had  acted  without 
discernment  and  in  a  spirit  of  greed,  and  had 
accepted  bills  of  the  Central  Bank  of  To- 
ronto to  the  amount  of  $5,000  knowing  that 
these  bills  were  without  value,  and  that  it 
had  in  bad  faith  hastened  to  pass  them  on 
the  public  in  the  Province  of  Quebec  by  the 
medium  of  its  agents.  Another  ground  of 
complaint  is  that  the  plea  to  the  action  con- 
tained additional  and  still  more  damaging 
statements.  The  jury  is  asked  to  declare 
whether  the  publication  of  this  article  formed 
part  of  a  system  of  blackmail  adopted  by 
the  defendant  with  regard  to  plaintiff,  to  in- 
duce the  latter  to  give  advertisements,  and 
thus  to  extort  money  from  the  bank. 


SELLING    SPECIALTIES. 

In  my  rounds  among  subscribers  to  The 
Hardware  Merchant  I  met  one  dealer 
who  has  a  very  profitable  way  of  employ- 
ing his  apprentice  in  his  unoccupied  time 
besides  giving  him  useful  experience.  He 
sends  him  out  selling  hardware  specialties 
from  house  10  house.  There  are  new  de- 
vices coming  out  all  the  time,  which  sell 
from  25c.  to  $2  or  $3,  and  give  a  profit  of 
at  least  40  to  60  per  cent.  As  he  visits  every 
house  in  the  locality  he  soon  becomes  per- 
sonally acquamted  with  his  probable  cus- 
tomers. Always  carrying  a  novelty,  their 
curiosity  is  too  strong  to  say  "  No  "  and 
send  him  off  without  examining  it,  so  he  is 
sure  of  a  hearing.  The  salesman  is  made  to 
understand  that  above  all  things  he  must  be 
polite  under  the  most  trying  circumstances. 
The  dealer  referred  to  also  says  that  the 
polite  salesman  is  an  advertisement  for  his 
store,  and  he  has  secured  new  customers 
through  him. 


DO  YOU   CLOSE  AT  SIX? 

The  hardware  dealers  in  Charlottetown, 
P.E.I.,  made  an  agreement  three  years  ago 
to  close  at  six  o'clock  every  night.  They 
have  adhered  carefully  to  it  ever  since. 
Other  firms  have  begun  business  in  the 
meantime,  and  they  have,  of  their  own  ac- 
cord, done  the  same,  excepting  one  who 
keeps  open  later  Saturday  night.  "We  would 
not  go  back  to  the  old  system  for  anything," 
writes  one  of  them,  Mr.  Crabbe,  to  Hard- 
ware Merchant.  "  We  enjoy  our  long 
evenings,  especially  in  summer,  when  we 
often  go  to  the  country.  People  now 
know  we  close  at  six,  and  they  never  think 
of  going  to  a  hardware  store  after  that  hour. 
A  week  or  so  before  Christmas  we  all  keep 
open  late,  as  there  is  so  much  shopping 
which  must  necessarily  be  done  then.  Many 
stores  in  other  lines  now  follow  our  ex- 
ample." 

What  the  Charlottetown  dealers  have 
done,  so  can  those  in  other  parts  of  Canada, 
though  many  of  them  say  to  The  Hard- 
ware Merchant  they  cannot. 
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TRADE  CHAT. 

BURGLARS  entered  the  general  store 
of  W.  B.  Sweet,  Inkerman,  the  other 
night  and  carried  off  quite  a  lot  of 
goods.  The  safe  was  drilled  and  powder 
put  in  it,  but  the  fuse  did  not  work.  The 
postoffice  was  ransacked,  but  nothing  was 
taken. 

A  Winnipeg  despatch  says  that  good  coal 
is  selling  in  the  Edmonton  country  at  50 
cents  a  wagon  load. 

Fire  in  the  shops  of  the  Intercolonial  rail- 
way at  River  du  Loup  destroyed  eight  en- 
gines and  caused  a  loss  of  about  $200,000. 

The  electric-gas  fixture  contract  (or  the 
Huron  and  Erie  Bank  has  been  awarded  to 
Rogers  &  Doss,  electric  contractors,  of  Lon- 
don. 

A.  T.  Wood,  iron  merchant,  Hamilton, 
has  signed  judgment  against  the  Hamilton 
Bridge  Co.  lor  $10,000  for  money  advanced 
to  pay  a  note. 

Immediately  upon  the  announcement  that 
tenders  for  the  Canadian  loan  of  ^2,250,000 
would  be  received  until  the  2Q*.h  inst.,  at  a 
minimum  price  of  95,  the  bonds  were  quoted 
at  2  per  cent,  premium. 

Metal  furniture  is  coming  much  into  vogue 
in  many  parts  of  Australia,  as  it  proves  an 
effectual  (oil  to  the  laborious  effort  of  that 
insidious  and  persistent  destroyer  of  furn:- 
ture  wood — the  white  ant. 

The  new  steel  bridge  known  as  Gordon's 
bridge  across  the  Trent,  about  a  mile  north 
of  the  limits  of  the  town  of  Trenton,  has 
been  inspected  by  Warden  Farley.  The 
structure  is  said  to  be  most  creditable  to  all 
concerned. 

A  company  is  interviewing  the  people  of 
Kingsville  with  a  view  of  starting  a  factory 
there  for  the  manufacture  of  bicycles  and 
carbons.  The  agent  wants  exemption  from 
taxation  and  free  gas,  and  the  town  will 
likely  give  it  to  him. 

The  Hamilton  Bridge  Company's  work  is 
being  carried  on  under  an  arrangement  with 
the  assignee,  C.  S.  Scott,  and  it  is  probable 
that  at  the  creditors'  meeting  next  Monday, 
arrangements  for  the  carrying  on  of  the 
business  will  be  made. 

Don't  let  it  worry  you  when  some  other 
mechanic  speaks  disparagingly  of  the  "  tin- 
ker." John  Bunyan  was  a  tinker,  also  the 
author  of  "  Pilgrim's  Progress,"  which  is  an 
evidence  that  the  works  of  a  tinker  are  ap- 
preciated and  endure. 

Capt.  Carter,  of  Deseronto,  has  made  ar- 
rangements with  the  Oshawa  and  East 
Whitby  Councils  for  a  bonus  and  right  of 
way  for  an  electric  railway  to  run  from  the 
G.  T.  R.  station  around  the  town,  and  thence 
to  Oshawa-on-the-Lake. 

Donald  McDermid  is  suing  the  G.  T.  R. 
for  $2,347,  the  balance  due  on  the  work  done 
on  the  new  Union  Station,  Toronto.  The 
company  is   retaining  the   amount    pending 


the  outcome  of  a  suit  brought  against  it  by 
Mrs.  Dr.  Oldright  for  injuries  received  by 
falling  into  a  pit  dug  during  the  construction 
of  the  building. 

Certain  goods  can  be  shown  to  advantage 
upon  the  shelves,  and  should  be  arranged  so 
as  to  stand  out  as  prominently  as  possible  ; 
but  where  goods  can't  be  seen  to  advantage, 
they  should  simply  be  arranged  so  as  to 
harmonize  both  in  color  and  shade. 

The  schooner  DDtninion  has  finished  load- 
ing, at  Bay  City,  a  cargo  of  lumber  for  Wind- 
sor,and, after  unloading,  will  return  for  a  sec- 
ond cargo.  This  is  the  first  lumber  shipped 
from  Michigan  to  Canada  since  lumber  was 
placed  on  the  free  list. 

James  McCaffrey  has  been  appointed  to 
the  chief  clerkship  of  the  Customs  House, 
Toronto,  made  vacant  by  the  death  of 
Thomas  McLean,  and  John  Cowan  was  ap- 
pointed to  the  vacancy  made  by  Mr.  Mc- 
Caffrey's promotion. 

At  a  special  meeting  of  the  Toronto  Board 
of  Trade  on  Monday,  a  resolution  was  car- 
ried endorsing  the  present  policy  of  the 
Council  of  the  Board  in  agitating  for  a  four- 
teen-foot channel  from  the  lakes  to  the 
ocean  by  the  St.  Lawrence. 

James  Worthington,  the  ex  president  of 
the  insolvent  Ontario  Forge  and  Bolt  Com- 
pany, is  being  sued  by  the  Bank  of  British 
North  America  for  $32,500.  While  president 
of  the  company  Mr.  Worthington  is  said  to 
have  endorsed  notes  aggregating  that  sum. 

"  The  practice  of  using  '  leaders '  has  sev- 
eral objections.  One  of  the  chief  is  that  it 
gets  the  same  article  into  too  many  shops 
and  tends  to  make  dealers  cut  prices  among 
themselves.  It  is  better  to  look  over  the 
stock,  see  what  is  short,  and  make  some 
article  a  leader  or  nucleus  for  other  sale-." 

A  reputation  for  prompt  pay  is  worth 
more  than  a  big  bank  account.  No  mer- 
chant cares  for  the  trade  of  a  dealer  who 
must  be  importuned  a  number  of  times  be- 
fore he  pay  a  bill,  no  matter  how  wealthy  he 
may  be.  The  preference  is  for  the  poor 
dealer,  who,  despite  his  limited  resources, 
always  pays  promptly. — Ex. 

C.  R.  McCorquodale,  Oakville,  has  been 
appointed  to  take  charge  of  the  new  dia- 
mond drill  purchased  by  the  Ontario  Govern- 
ment, at  a  salary  of  $1,000  a  year.  The 
drill  is  to  be  used  by  mine-owners  under  the 
direction  and  control  of  the  Mning  Bureau 
for  the  purpose  of  testing  the  value  of 
mineral  prospects  throughout  the  province. 

J.  S.  Hossack,  I.  Beer  and  G.  E.  Mills  are 
bringing  an  action  against  the  assignees  of 
the  former  W.  A.  Freerran  Co.,  Hamilton, 
and  W.  A.  Freeman,  "to  be  declared  part- 
ners in  a  brick  business  which  was  con- 
ducted by  W.  A.  Freeman  ;  for  an  order  to 
take  the  accounts  and  wind  up  the  said 
busine-s,  and  that  the  assignees  be  re- 
strained from  intermeddling  with  the  assets." 
The   plai't  ffs   claim    that    $14,000    of  the 


THEY  SELL 


AT  SIGHT. 


There  are  hundreds  of  people  in  search  of 
a  stove  to  heat  some  room  or  parlor  where, 
for  one  reason  or  another,  it  is  not  con- 
venient or  possible  to  use  coil  or  wood. 
Show  any  such  one  of  the  new  "  Puritan" 

OIL  HEATERS 

and  your  sale  is  as- 
sured. 

They  throw  out  an 
immense  heat,  are 
entirely  free  from 
smell,  and  are  very 
attractive  in  appear- 
ance. 

They  are  in  no 
way  an  experiment, 
as  there  are  thou- 
sands of  them  now 
in  successful  opera- 
tion throughoutthe 
U.  S.  and   Canada. 

WRITE    FOR    CATALOGUE. 


McDonald  &  willson 

Canadian  Agents, 

1  87  Yonge  St.,  Toronto. 

Canada  Iron  Furnace  Co,,  Ltd, 


Manufacturers  of 


CHARCOAL  PIG    IRON 

MONTREAL. 

brand  "C.  I.  F."  THREE  RIVERS 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO,  E,  DRUMMOND, 


Managing  Director  and  Treasurer 


New.     Clean.     Good. 


MEAT  CUTTER 

White  Enamelled  Inside  and 
Brown  Japanned  Outside. 

H.    BOKER,      Manufacturer. 

For  sale  by  leading  houses. 
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Spark  Guards 

Brass  and  blued,  open  or  closed  top.     Standard  sizes  in  stock  ;  special  sizes  made  to  order. 

Barrel  Cinder  Sifters 


Full  line  in  stock. 


Manufactured  by 


WRITE    FOR    CATALOGUE. 


The  B.  Greening  Wire  Co.,  Ltd., 

HAMILTON,  CANADA 


trust  funds  were  wion^fjlly  arp  npnated  to 
W.  A.  Freeman's  own  use,  and  used  in  his 
business,  which  he  has  since  assigned  for  the 
benefit  cf  his  creditors. 

In  a  store  on  Broadway,  New  York,  is  an 
electric  lamp  about  two  feet  in  height.  The 
upper  half  of  the  rod  supportiug  the  globe  is 
made  of  aluminum  rings  or  joints.  The  rod 
can  be  bent  almost  at  right  angle  to  itself, 
thus  bringing  the  light  close  down  to  one's 
woik,  or  it  can  be  straightened  up  and  the 
light  thrown  over  the  entire  room.  Owing 
to  the  use  of  aluminum,  it  is   of  light  weight. 

Ne>bitt  &  Gauld  have  issued  a  writ,  on 
behalf  of  J.  J.  Piice,  against  James  Patton, 
of  Hamilton,  to  wind  up  their  partnership 
business,  and  for  an  account  of  the  business, 
and  for  the  appointment  of  a  receiver  of  the 
partnership  asset?.  The  plaintiff  and  de- 
fendant have  been  doing  business  under  the 
firm  name  of  the  Hamilton  Stone  Company, 
and  the  defendant  has  been  advertising  a 
dissolution  of  partnership. 

Don't  stick  to  your  store  too  closely.  If 
you  can't  get  away  in  fact,  get  away  in 
imagination.  Gi  oat  into  the  world  and  look 
at  yoar  store  from  the  outside  standpoint.  If 
you  keep  your  mind  eternally  on  your  shelves 
it  will  become  shelfworn  after  a  while. — 
Brains. 

An  exchange  has  the  following  sound  ad- 
vice which  we  commend  to  our  readers  : 
Whether  you  fight  or  work,  don't  make  too 
much  fuss  about  it.  The  hen  cackles  after 
she  has  laid  her  eggs.  The  noise  and  sizzle 
of  the  locomotive  are  not  force.  All  force  is 
silent.  The  hee-haw  of  the  mule  may  startle 
you — but  it  is  not  nearly  so  dangerous  as  his 
hind  legs.  Bear  in  mind  that  it  is  the 
empty  waggon  that  rattles  most  when  in 
motion.  The  noise  of  the  drum  is  due  to 
the  fact  that  there  is  nothing  in  it.  Bear  in 
mind  that  you  can't  startle  the  world 
by  jumping  up  and  hollowing — "Boo!" 
Thought  is  the  great  motive  power,  and 
don't  you  fall  into  the  mistake  of  believing 
otherwise. 

C.  McAtthur  has  opened  up  a  general 
store  at  Durham,  and,  in  the  words  of  a 
traveler,  "  it  is  fitted  up  in  good  shape." 


EXPLOSION  OF  HOLLOW  PISTONS. 

The  fact,  though  an  infrequent  one,  that 
hollow  pistons,  on  being  heated  for  removal 
from  the  rod,  have  unexpectedly  exploded, 
has  been  the  subject  of  special  investigation 
in  France,  the  fact  appearing  that,  during 
the  last  twenty  years,  five  such  explosions 
have  occurred  in  French  workshops  in  the 
reheating  of  these  hollow  cast-iron  pistons. 
It  appears  from  the  statement  made  in  this 
connection,  that,  on  examining  into  the  in- 
terior of  a  piston  which  had  been  in  use 
some  eleven  years,  there  was  exhibited  a 
brown  substance  which  contained  fatty  mat- 
ter, oxide  of  iron,  peroxide  of  iron,  and  car- 
bon; and,  this  being  the  case,  it  was  sup- 
posed that  a  certain  quantity  of  water  had 
been  forced  into  the  cavity  in  service,  either 
through  the  iron  or  through  some  imperfec- 
tion in  the  plugs  with  which  the  original 
core-support  cavities  were  filled.  The  water 
in  forming  oxide  of  iron,  set  free  its  hydro- 
gen, which  filled  the  piston  cavity,  and,  as 
the  recombination  of  this  hydrogen  with  the 
oxygen  at  a  low,  red  heat,  would  have  the 
effect  of  producing  an  explosion  of  the  char- 
acter in  question,  the  suggestion  is  put  forth 
by  the  experts  having  this  examination  in 
charge  that  such  a  result  may  be  prevented 
by  tapping  before  reheating. 


MESABA    ORE. 


The  cheapness  with  which  iron  ore  is  pro- 
duced in  the  Mesaba  region  is  of  evil 
omen  to  Eastern  iron  and  steel  makers,  in 
the  judgment  of  Iron  Age.  It  has  already 
made  it  impossible  to  operate  furnaces  on 
the  coast  that  were  built  to  run  on  imported 
ore,  and  the  Iron  Age  finds  it  now  threatens 
Eastern  furnaces  not  on  the  coast.  Ex- 
perience shows  that  Mesaba  ore  may  be  used 
in  larger  proportions  mixed  with  other  ores 
than  was  at  first  supposed.  A  couple  of 
furnaces  near  Pittsburg  are  running  on  32 
per  cent,  of  Mesaba  ore,  but  the  Iron  Age 
says  :  "  By  some  of  the  furnace  interests 
identified  with  mining  enterprises,  records 
have  been  brought  forward  of  successful 
furnace  work  with  75  per  cent,  up  to  a'l 
Mesaba  ore."  The  conclusion  reached  by 
the   paper  we  quote  from  is   that   "  Every 


addition  to  the  proportion  of  the  cheaper 
ores  which  the  pig  iron  makers  can  make 
lowers  the  cost  of  the  producers  in  that 
section  of  the  country  which  employs  Lake 
ores  and  Connellsville  and  West  Virginia 
cokes  as  raw  material.  It  means  that  the 
steel  works  of  the  central  West  have  an 
enormous  advantage  over  their  rivals  east  of 
the  Allegheny  Mountains,  and  confirms  the 
dominating  position  which  they  now  occupy." 


LABOR  SAVING  EXTRAORDINARY. 

"  My  friend  Meekin,  although  an  inventor 
of  some  ability,  is  an  abnormally  lazy  man," 
remarked  one  of  Mr.  Edison's  assistants  in 
the  hearing  of  the  E'ectrical  Review.  "He 
devotes  his  inventive  genius  chiefly  to 
schemes  for  increasing  his  comfort  and  les- 
sening his  work.  This  summer  he  has  had 
an  electric  fan  on  top  of  his  roller  desk.  It 
was  an  exertion  for  Meekin  to  reach  up  and 
turn  the  switch  to  start  the  fan,  so  he  rigged 
up  an  automatic  switch  which  turned  on  the 
current  when  he  rolled  up  the  top  of  his 
desk.  He  had  an  arrangement  of  pulleys 
and  weights  which  automatically  opened 
his  desk  when  he  had  unlocked  it.  His 
only  exertions,  then,  in  connection  with  his 
desk,  were  to  insert  the  key  in  the  hole,  turn 
it,  pull  it  out  and  sit  down.  The  top  rolled 
up,  the  fan  started  and  the  breeze  was  right 
on  tap.  He  pushes  an  electric  bntton  and 
calls  the  office  boy  when  he  wants  his  desk 
shut,  but  he's  working  on  a  scheme  now  by 
which  he  hopes  to  be  able  to  close  his  desk 
simply  by  pushing  the  bntton  that  calls  the 
boy." 


W«i 


FOX  CUTLERY  MFG.  G? 


PAINCHAUD,  SQUIKK  &  CO. 

Agents,  -  Temple  Building 
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MONTREAL  MARKETS. 

Montreal,  October  26,  1894. 

HARDWARE. 

THERE  has  been  a  fair  business  doing 
in  general  hardware  during  the  past 
week,  the  influence  of  the  approach- 
ing close  of  navigation  being  felt  more  as 
the  season  advances.  The  same  fact  also 
has  had  the  effect  of  making  sellers  rather 
firmer  in  their  ideas,  as  with  h'gher  freights 
in  view  they  can  hardly  afford  to  make  the 
concession  on  some  lines  that  they  have 
been  doing  recently.  Still  values  both  on 
cut  nails  and  wire  remain  more  or  less  un- 
settled as  already  reported.  The  wire  mat- 
ter to  which  reference  was  made  last  week 
is  referred  to  elsewhere. 

Wire — Nothing  new  to  report  in  this. 
Makers  here  state  that  though  some  cutting 
on  annealed  wirs  has  occurred  in  Hamilton, 
list  prices  on  the  whole  are  well  maintained. 

Rope — A  fair  movement  is  to  note  in 
cordage,  and  prices  are  the  same.  We 
quote  as  follows  :  Sisal  at  7  to  7%c. 
for  7-16  in.  and  upwards,  and  14c.  for  deep 
sea  line.  Pure  Manilla,  g%c.  for  7-16  in. 
and  upwards,  gUc-  f°r  smaller  sizes. 


Cutlery— Activity  in  both  table  and 
pocket  cutlery  has  been  well  maintained. 

Sporting  Goods— A  good  volume  of 
business  has  been  done  in  these,  the  de- 
mand keeping  up  well  as  noted  in  previous 
reports. 

Winter  Goods— Sleigh  bells  continue 
to  move  out  well  as  ever,  in  fact,  are  one  of 
the  active  spots  of  the  hardware  market. 

Skates — A  large  volume  of  business  is 
doing  in  these,  as  already  noted. 

Cut  Nails — The  unsettled  condition  of 
values  on  these  has,  to  a  certain  extent,  in- 
terfered with  trade.  The  nominal  jobbing 
figure  is  still  $1.75,  but  no  one  is  prepared 
to  prove  that  it  is  being  maintained  in  every 
instance. 

Wire  Nails— Quite  a  few  50-keg  lots  of 
these  have  been  turned  over  during  the 
week, a  good  fair  demand  being  experienced. 

Horse  Nails — Business  in  these  con- 
tinues brisk. 

Tacks — Quietness  is  the  rule  on  tacks. 

Ware — Nothing  special  to  report. 

Chain — Quite  a  fair  movement  has  trans- 
pired both  in  coil  chain  and  cow  ties. 


Tools— Carpenters'  tools  continue  fairly 
active,  also  axes,  axe-handles,  etc. 

Plumbing  Supplies— Nothing  special  to 
note  in  these. 

Horgeshoes — There  has  been  a  fairly 
good  demand  for  these  during  the  week.  We 
quote  :  Steel  shoes,  o,  1,  2.  $575  ;  3,  4,  5, 
$5  ;  °i  S>  $5  5°.  f-o.b.  Montreal. 

Hinges — A  good  business  is  still  doing 
in  T,  strap  and  barn-door  hinges. 

Clothes  Wringers— Quiet  and  without 
feature. 

Lead  Pipe — The  position  is  quiet  and  un- 
changed. 

Tar,  Etc. — There  has  been  no  important 
change  in  the  naval  store  market.  Demand 
for  all  kinds  is  fair  for  the  season.  Recent 
advices  on  resins  are  firmer,  and  prices  are 
apt  to  go  higher  in  the  near  future.  We 
now  quote  :  Resins,  $3  to  $5.50  as  to 
brand ;  coal  tar,  $3.25  to  $3.75  ;  cotton 
waste,  5  to  7c.  for  colored  and  7  to  10c.  for 
white  ;  oakum,  5X  to  7^c,  and  cotton  do. 
10  to  12c. 

Turpentine — Turpentine  is  well  enquir- 
ed for,  and  some  fair  sized  lots  have  changed 
hands  at  outside  prices.  We  quote  44  to  415c. 


The  Splendid 
Oil  Heater 

WILL  HEAT  A  ROOM  20  FEET  SQUARE. 

No  soot.     No.  smoke.     No  odor. 

Requires  no  more  care  than  an  ordinary  lamp. 

Just  the  thing  before  the  stove  or  furnace  isstarted. 

We  can  supply  a  three-hole  extension  top,  making 
it  a  perfect  oil  stove. 


The  McClary  Mfg.  Co. 


LONDON.        TORONTO.        MONTREAL. 


WINNIPEG. 


VANCOUVER. 
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.u. 


EL  BENJ 


! 


26,  28,  30  Front  Street  West 


ENGLISH    HOUSE 


SAMUEL,  SONS  &  BENJAMIN 

164  Fenchurch  St.,  London,  E.C. 


. . . .  Toronto 


SLEIGH  BELLS,        SHAFT  GONGS,  Etc. 

SNOW  SHOVELS,  Wood  and  Steel. 
SKATES,  "ATHLETIC." 

SKATE   SHARPENERS,   "BANNER." 
CINDER  SIFTERS,   M.L.S.  and  ordinary. 

The  TORONTO  RADIATOR  MFG.  CO.  Ltd. 

TORONTO    ■    ONTARIO 


LARGEST  manufacturers  under 
the  British  Flag 

SAFFORD  «■»  RADIATORS 


FOR 


Hot  Water  and  Steam  Heating 


Bolts 
Packing 
Leaky  Joints 


GREATEST  VARIETY  OF  PATTERNS  AND 
LARGEST  STOCK  IN  CANADA 


The  only  Radiator  on  the  market  embodying  all  latest  Improvements  in  Art  and  Mechanics. 
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iastlake  Steel  Shingles 

FIRE,  LIGHTNING 
AND  STORM-PROOF 

Beware  of  Cheap  Imitations.        Special  Prices  to  the  Trade. 


Metallic  Roofing  Co.,  Ltd., 


MANUFACTURERS, 


84  to  90  Yonge  St.,  TORONTO 


MONTREAL  MARKETS— Continued 

Cement — Demand  (or  cement  has  been 
rather  better  during  the  past  few  days,  and 
a  good  many  carload  lots  have  been  moved 
in  anticipation  of  the  advance  in  freight 
rates.  We  quote  English,  $1.95  to$2,  and 
Belgian,  $1.85  to  $1.90. 

Firebricks — Demand  for  firebricks  con- 
tinues slow.  Prices  are  the  same,  $15  to  $22 
per  1,000  as  to  brand. 

METALS. 
Though  there  is  a  still  more  or  less  un- 
settled feeling  in  values  on  one  or  two  lines 
of  goods,  the  fact  that  higher  freights  will 
soon  ensue  is  making  holders  firmer  in  their 
views  on  the  great  bulk  of  material.  This  is 
notably  the  case  on  pig  iron,  both  for  Scotch 
and  domestic  Nova  Scotia  pig.  In  the  for- 
mer, the  last  large  round  lot  of  Carnbroe 
has  been  moved  ex  wharf,  and  prices,  in 
consequence,  on  that  grade  are  rather  firm- 
er than  they  were.  Other  values,  with  the 
exception  of  bar  iron  and  cast  iron  pipe,  aie 
steady. 

Pig  Iron — There  has  been  a  fair  trade  to 
note  in  this  line,  mostly  in  car  lots  ex  store 
at  firm  price?.  A  round  lot  of  Carnbroe  has 
moved  tx  wharf  at  $19,  but  the  price  could 
hardly  be  repeated  now,  and  we  quote  an 
advance  of  25c.  per  ton  on  it.  Quotations 
now  are  ex  store  :  Summerlee  and  equal 
brands,  $21  ;  Carnbroe  and  Eglinton,  $19.25 
to  $19,150,;  Ferrona,  $17  25  to  $18  ;  Siemen's, 
No.  1,  $17.25  to  $18. 

Bar  Iron — Quite  a  fair  quantity  of  this 
has,  it  is  understood,  moved  from  first  to 
second  hands  at  outside  figures  during  the 
week.  Prices  are  as  unreliable  as  ever,  but 
we  report  last  week's  quotation  of  $1.65. 

Tin  Plate — There  is  no  change  in  tin 
plate,  which,  however,  is  rather  steadier  in 
its  tone  at  $2.75  to  $3  for  cokes  and  $3.35 
to  $4  for  charcoal. 

TernePlate — Matters  rule  quiet  in  terne 
plates,  and  prices  are  steady  at  $5.75  to  $6.25 


Canada  Plate — The  feeling  on  these  is 
rather  steadier  than  it  was  at  $2.05  to  $2.15. 
Iron  Pipe — Discount  rates  are  nominally 
unchanged,  but  it  is  understood  that  tne 
basis  has  been  shaded  during  the  week  both 
on  block  and  galvanized. 

Ingot  Tin — Business  rules  quiet  and 
prices  unchanged  at  18  to  \%%t. 

Copper  —  A  few  fair-sized  sales  have 
transpired  at  9^c,  and  we  quote  9^  to  ior. 
as  the  range. 

LEAD— Very  little  life  is  observable  in  this 
line,  which  we  quote  at  $2.75  to  $2.85. 

Spelter — No  change,  and  prices  are  the 
same  at  $4.50  to  $4  75. 

Sheet  Zinc — No   activity  to  note,  with 
values  unchanged  at  $4  75  to  $5. 
Antimony — Featureless  at  10  to  12c. 
Hoops  and   Bands— Quietness  prevails 
in  these,  and  we  report  last  week's  figures  of 
$2.25  to  $2.30. 

Galvanized  Iron — No  change,  with 
business  quiet.  We  quote  as  follows  :  4^  to 
4/^c.  for  ordinary  brands;  Morewood,  5^  to 
6c;  tinned  sheets,  coke,  No.  24,  6  to  6#c. ; 
No.  26,  tyi.  to  6^c,  with  the  usual  extra 
for  larger  sizes. 

GLASS. 
There  is  little  change   to  note  in  ihis  line 
which  rules  quiet  on  the   basis  of  $1.25   for 
first  break.    Putty  in  bulk  is  quoted  at  $1.85. 
PAINTS  AND  OILS. 
There  has  been  little  changein  this  branch 
of  trade  which   continues  quiet   for  the  sea- 
son.    Prices    rule   firm,  recent  advances  in 
linseed    oil    being    well    maintained.      We 
quote  as    follows:      Choice     brands    white 
lead,    Government    standard,    $4. 75  ;     No. 
1,  $4.50  ;  No.    2,  $4.25  ;  No.  3,  $4  ;  No.   4, 
$3.75;  dry  white  lead,  4^c. ;  red  lead,  pure, 
4XC- ;  do  ,  No.  1,4c. ;  zinc  white, pure,  $7.25  ; 
No.   1,  $6.25  ;   No.    2,    $5.25;    linseed    oil, 
raw,  57c,  boiled,  60c;  seal  oil,  40  to  45c. 
CHEMICALS    AND    DYESTUFFS. 
The  market  has  ruled  quiet.  Cable  advices 
are  firm  on  all  lines  of  heavy  chemicals,  with 


the  exception  of  bicarb,  and  caustic  soda, 
which  are  cabled  rather  easier.  We  quote  as 
follows  :  Bleaching  powder,  $2.50  10  $2.75; 
bicarb,  soda,  $2.25  to  $2  35  ;  sal  soda  70  to 
75c.  ;  carbolic  acid,  lib.  bottles,  25  to 
30c.  ;  caustic  soda,  60  per  cent.,  $2.15 
to  $2.75  ;  ditto,  70  per  cent.,  $2.40  to  $2.50  ; 
chlorate  of  potash,  20  to  22c;  alum,  $1.40  to 
$1.50  ;  copperas,  75  to  80c.  ;  sulphur  flour, 
$1.75  to  $2.00  ;  ditto  roll,  $2.00  to  $2.10  ; 
sulphate  of  copper,  $4.50  to  $5.00  ;  white 
sugar  of  lead,  7%  to  8>£c  ;  bicarb,  potash, 
10  to  12c.  ;  sumach,  Sirily,  per  ton,  $75  to 
$80;  soda  ash,  481050  per  cent.,  $1.15  to 
$1.50  ;  chip  logwood,  $2.00  to  $2.10  ;  castor 
oil,  6%  to  7c. ;  and  Norwegian  cod  liver  oil, 
$25  to  $26. 

PETROLEUM. 

This  market  continues  active  and  firmer 
in  tone,  prices  tending  upwards.  We  quote  : 
Canadian  refined  at  n^c.  in  shed  in  Mon- 
treal for  round  lots,  and  12  to  12XC  for 
smaller  quantities,  with  a  discount  of  2  per 
cent,  for  cash  in  30  days.  American  petro- 
leum is  quoted  at  15c.  in  car  lots  and  16c.  in 
smaller  quantities. 

HIDES. 

Receipts  of  beef  hides  for  the  past  week 
have  been  light,  and,  in  consequence,  the 
market  has  ruled  quieter  with  no  change  to 
note.  No.  1  steers'  have  sold  as  high  as  5 
to  6c,  and  No.  1  beef,  a,%.c.  We  quote  : 
No.  1,  4:.;  No.  2,  2^t  and  No.  3,  2c.  Re- 
ceipts of  lambskins  are  liberal,  and  they  sell 
at  55  to  60c.  each.  Calfskins  are  dull  and 
unchanged  at  5c. 

TALLOW. 

The  tallow  market  rules  quiet,the  demand 
being   only  for  small  lots   to   fill  actual  re- 
quirements at  5  to  5>£   per  lb.  as  to  quality. 
WOOL. 

The  wool  market  rules  much  the  same  as  it 
was  last  week.  We  quote :  Greasy  Cape,  14 
to  1 6c;  Canadian  fleece,  17  to  20c;  B.  A. 
scoured,  26  to  32c  ;  Canada  pulled  wool,  20 
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to  2iyzc  for  supers,  and  23  to  26c.  for  extra?. 
Nonh-West  wool,  11  to  12c. 
ASHES. 
Receipts  of  ashes  are  light  and  the  market 
is  quiet  and  firm.  We  quote  :  Firsts,  $4.25 
to  $4.30  ;  seconds,  $3  85  to  $3  90  ;  pearls  $8 
per  100  lbs. 


MONTREAL,  TRADE  NOTES. 

Carnbroe  pig  iron  has  been  advanced  to 
$19.25  ex  store,  which  is  now  the  inside 
price. 

Advices  on  resins  continue  firm,  and  an 
advance  on  spot  prices  in  the  near  future  is 
not  improbable. 

Some  very  low  offers  on  American  iron 
pipe  are  referred  to  elsewhere. 

Arrivals  of  cement  for  the  past  week  were 
5,600  brls.  English  and  4,000  Belgian.  This 
makes  the  total  to  date  80,100  English  and 
44,075  Belgian. 

A.W.  Glassford,  plumbers'  supplies,  Craig 
street,  has  made  an  assignment  at  the  de- 
mand of  one  or  two  Montreal  firms. 

The  Montreal  Saw  Works  were  sold 
Wednesday.  They  were  first  put  up  at 
public  auction,  but  the  bids  made  were  too 
low.  Afterwards  an  offer  in  the  vicinity  of 
$19,000  was  accepted. 

Wm.  McNally  &  Co.  note  the  shipment  of 
several  carload  lots  of  cement  west  during 
the  past  three  days,  in  anticipation  of  the 
coming  advance  in  freight  rates. 

Cables  from  Sicilly  report  the  market  for 
sumac  as  being  excited  and  strong,  prices 
having  advanced  $5  per  ton,  with  prospects 
of  a  still  further  rise.  The  crop  is  reported 
to  be  a  very  short  one. 


TORONTO    MARKETS. 

Toronto,  Oct.  26,  1894. 

HARDWARE. 

TRADE  generally  is  more  active  than  a 
week  ago,  and  a  healthier  tone  pre- 
vail?. The  briskness  has  extended  to 
all  houses.  All  lines  of  fall  goods  are  being 
bought  with  more  or  less  freedom.  Some 
nice  orders  have    been  received  from   the 


northern  lumber  districts  for  such  goods  as 
axes,  saws,  etc.  Trade  has  fallen  off  mater- 
ially in  rope.  Some  good  orders  are  report- 
ed for  iron  horseshoes,  and  a  little  better 
business  is  reported  in  steel  shoes.  In  ware, 
the  feature  is  an  improved  demand  for  white 
ware.  Plumbing  supplies  show  considerable 
improvement.  Lamp  goods  are  not  as  brisk 
as  they  were,  while  in  tinware  business  is 
better  than  it  has  been  for  some  time.  Win- 
ter goods  are  reported  upon  favorably.  The 
only  change  in  price  worthy  of  note  is  in 
harvest  tools,  a  revised  list  having  been 
issued.  Payments  appear  to  be  gradually, 
although  slowly,  getting  better. 

Wire — Coppered  steel  wire,  especially 
"WW"  brand,  is  being  called  for  more 
frequently.  In  this  line,  and  ordinary  fenc- 
ing and  hay-baling  wire,  the  bulk  of  the 
trade  is  being  done.  Barbed  wire  is  slow. 
We  quote  barbed  and  plain  twist  at  2>%  to 
3>£c.  per  lb.;  steel  staples,  3^   to  3'^c. 

Rope — Trade  has  fallen  off  considerably 
in  sisal  and  manilla,  but  there  is  still  a  fair 
business  reported  in  deep  sea  line,  cotton 
rope  and  bleached  cord  for  plow  line  pur- 
poses. We  quote  :  Sisal,  7-16  in.  and 
larger,  7^c.  ;  %,  5-16,  }i  in.,  8c.  Manilla, 
7-16  in.    and  larger,  9>£c.;  X   5- 16,  Y%    in., 

IOC. 

Cut  Nails — While  the  demand  is  steady 
for  small  quantities,  there  is  nothing  going 
in  carload  lots.  We  quote  $1.70  to  $1  80 
according  to  quality. 

Wire  Nails — Trade  keeps  brisk,  prin- 
cipally in  sh  pments  of  half  ton  lots.  Dis- 
counts are  unchanged  at  75,  10  and  5  per 
cent.,  shipments  of  10  keg  lots  being  pre- 
paid. 

Horse  Nails — Trade  in  this  line  shows 
some  improvement,  quantities  asked  for  be- 
ing larger  than  for  some  time.  Discounts,  60 
per  cent,  off  "  C."  and  60  and  2>£  per  cent. 
"P.B."  and  "M." 

TACKS — Business  remains  steady  in  cut, 
carpet,  double  point,  and  clout  nails  ;  shoe- 
finders'  supplies  are  also  in  fair  demand.  We 
quote  :  Cut,  carpet  blued,  gimp,  60  per  cent.; 
do.,  tinned,  70  per  cent.;  copper  nails,  62^ 
percent.;  clout  nails,  60  to  67^  per  cent.; 


trunk  nails,  60  to  65  per  cent.;  shoe  finders' 
tacks,  50  per  cent.;  shoe  nails,  Hungarian 
nails,  etc.,  37  per  cent. 

Chain — Coil  chain  remains  as  uninterest- 
ing as  ever.     Cow  ties  are  in  good  demand. 

HGRSESHOES — Trade  in  this  line  is  good, 
some  large  orders  having  been  booked.  Steel 
shoes  are  in  better  demand  than  they  have 
been  for  some  time.  Shipments  in  the  latter 
are  usually  made  from  Montreal,  very  few 
dealers  in  Toronto  or  Hamilton  carrying 
stock.  We  quote  iron  shoes  at  $3  65  To- 
ronto, and  steel  shoes  at  15c.  per  keg  ad- 
vance on  Montreal  prices. 

Ware — Peerless  and  Eclipse  are  going 
out  well,  and  quite  an  improvement  is 
shown  in  white  ware.  Discounts  50  and  10 
per  cent.,  with  large  lots  shaded. 

Plumbing  Supplies— Trade  has  im- 
proved, especially  on  country  account. 

Lead  Pipe— Is  being  called  for  steadily, 
but  nearly  all  in  small  quantities,  not 
many  ton  lots  being  wanted.  We  quote  : 
Toronto  and  west  30  per  cent,  off  in 
small  lots,  and  30  and  10  per  cent,  off  in  ton 
lots  ;  points  east  of  Toronto  35  per  cent,  off 
in  small  lots,  and  35  and  10  per  cent,  off  in 
ton  lots. 

Hinges — Activity  is  still  a  characteristic 
of  trade  in  this  line,  and  prices  are  steady 
and  unchanged. 

Builders'  Supplies — Trade  on  country 
account  is  good,  locks  especially  beinfi  in 
good  demand. 

Tools — A  new  list  has  been  issued  on 
harvest  tools,  these  now  being  offered  at 
52^  per  cent,  discount.  In  some  lines  the 
new  list  shows  higher  prices.  The  principal 
demand  is  for  spades,  shovels,  grain,  vege- 
tables and  furnace  scoops.  Draining  spades 
are  being  called  for  a  little  more  frequently 
than  they  were. 

Clothes  Wringers— There  is  very  little 
doing  and  prices  are  as  before  at  $28  per 
dozen,  usual  terms. 

Lamp  Goods— Business  is  not  as  good  as 
it  was,  although  jobbers  are  still  being  kept 
fairly  busy. 

Sporting  Goods— Trade  has  fallen  oft 
a  little  during  the  week  on  country  account, 


Best  Value 


on    Earth. 


These  are  the  Furnaces  that  secure,  the 
trade  for  dealers  who  handle  them. 
They  have  no  rivals  but  many  imitators. 


Clare  Bros.  &  Co. 


....Preston,  Ont, 
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but  business  seems  as  active  as  ever  in  the 
city.  The  wholesale  houses  report  that 
trade  this  season  in  sporting  goods  has  been 
better  than  for  some  years,  but  they  account 
for  it  in  part  at  least  from  the  fact  that  there 
are  fewer  houses  in  the  business. 

Cutlery— Business  has  fallen  off  a  little, 
the  bulk  of  the  demand  being  satisfied, 
while  it  is  yet  too  early  for  the  sorting  up 
trade  to  begin. 

Tinware  —  Business  has  been  fairly 
steady,  and  quantities  asked  for  appear  to  be 
larger  than  for  sometime  past. 

Winter  Goods — Snow  shovels  are  being 
called  for  regularly.  Skates  for  November 
shipments  are  being  freely  booked,  and  an 
increasing  demand  is  reported  for  sleigh 
bells. 

Tar,  Etc. — We  quote  :  Roofing  pitch, 
$2.50  per  brl. ;  pure  coal  tar  $4  per  brl.  ;  re- 
fined coal  tar,  $4.50  per  brl.;  XXX  refined 
coal  tar  in  quart  tins,  $1  per  doz. ;  best 
Southern  pure  tar,  $6  per  brl.  and  75c.  per 
doz.  pint  tins;  pine  pitch,  $2.75  per  brl. 

Cement,  Etc.  —  We  quote  :  Portland 
cement  (English),  $3  per  brl.  for  best 
grades  ;  New  Brunswick  plaster  Paris,  $2 
per  br).  ;  Canadian  water  lime,  $1.25  per 
brl. 

Firebrick,  Etc. — Scotch  firebrick,  $3.25 
per  100  ;  Scotch  fireclay,  $1  per  100  lbs. 

METALS. 

The  metal  market  seems  to  be  sharing  in 
the  general  improvement  in  business  that  is 
to  be  noted  this  week.  Pig  iron  is  a  little 
more  active,  and  so  is  bar  iron.  Galvanized 
iren  keeps  brisk,  and  some  large  sales  are 
reported  in  ingot  tin.  Trade  in  ingot  copper 
has  taken  a  more  satisfactory  turn,  and  busi- 
ness remains  fairly  good  in  sheet  copper. 
Canada  plates  are  lively. 

Pig  Iron — There  has  been  a  little  more 
movement  this  week.  A  number  of  enquir- 
ies are  reported  for  Summerlee,  and  some 
small  import  orders  are  booked  for  that  line. 
We  quote  as  before  ex  cars  Toronto  : 
Carnbroe,  $19.50  ;  Summerlee,  21  to  $21.50  ; 
Nova  Scotia,  $18  to  $18.50. 

Rogers,  Brown  &  Co.,  Buffalo,  report  the 
Toronto  market  for  American  pig  iron  as  fol- 
lows :  In  a  quiet  way  considerable  business 
in  pig  iron  has  been  transacted  during  the 
week,  although  a  number  of  pending  orders 
ha\e  been  hung  up  by  buyers  desirous  of 
watching  the  course  of  events  a  while  lon- 
ger. On  the  part  of  consumers  there  is  an 
effort  being  made  to  create  an  impression  of 
weakness,  but  producers  tributary  to  the 
Eastern  market,  having  small  stocks  on 
hand,  do  not  share  the  feeling  and  are  not 
pressing  for  sales.  Some  of  the  popular 
Northern  brands  are  decidedly  scarce,  but 
Southern  iron  seems  in  abundant  supply 
and  looking  for  business.  We  quote 
on  the  cash  basis  f.o.b.  Toronto  in  bond  : 
No.   1,    Foundry    strong    coke    iron    Lake 


Superior  ore,  $13 .05  ;  No.  2,  Foundry  strong 
coke  iron  Lake  Superior  ore,  $12.55  >  Jack- 
son County  silvery,  No.  1,  $16.80  to  $18.30  ; 
Lake  Superior  charcoal,  $14.05  ;  Southern 
soft,  No.  1,  $11.75  5  Southern  soft,  No.  2, 
$11.50. 

Bar  Iron — Increased  sales  are  reported 
this  week.  There  is  not  any  great  rush, 
however,  although  the  demand  is  steady. 
We  quote  base  price  at  $1.75  to  $1.80  from 
stock  and  $1.70  to  $1.75  from  factory. 

Sheet  Iron— Trade  has  not  been  so 
good  this  week.  Stocks  are  now  complete, 
all  gauges  being  on  hand.  Prices  have  not 
varied  to  any  extent.  We  still  quote  :  8  to 
16  gauge,  $2.50;  18  ditto,  $2;  20  ditto,  $2.10; 
22  to  24  ditto  $2.20;  26  ditto,  $2.45  ;  28  ditto, 
$2.65;  tinned  sheet  iron,  Manor's,  26  gauge, 
7c.  per  lb.;  22  to  24  gauge,  6^c;  16  to  20 
gauge,  6^c. 

Sheet  Steel— Outside  the  "Dead  Flat" 
trade  has  been  quiet  in  this  particular  line, 
while  no  large  orders  have  been  booked, 
there  has  been  a  fairly  good  business  doing. 
We  quote  :  8  to  16  gauge,  $2.75  per  100  lbs.; 
18  to  20,  $2  65  ;  22  to  24,  $2.85  ;  26,  $3.10. 

Iron  Pipe — There  is  a  dearth  of  supplies 
in  black  pipe  on  this  market,  particularly  in 
the  larger  sizes,  some  of  the  mills  being  tem- 
porarily dismantled,  but  it  is  understood 
that  a  number  of  shipments  of  United  States 
pipe  are  coming  to  hand,  and  it  is  expected 
that  by  next  week  stocks  w;ll  be  more  com- 
plete. In  galvanized  pipe  stocks  are  com- 
plete, but  demand  is  steady  only.  Prices 
are  not  being  shaded  materially  on  dis- 
counts named.  Discounts  are  as  before, 
being  70  to  70  and  5  per  cent,  for  iron  pipe 
and  50  to  50  and  5  per  cent,  for  galvanized 
pipe. 

Galvanized  Iron — Trade  is  fairly  satis- 
factory, although  not  as  many  case  lots  have 
been  sold  the  few  weeks  previously.  We 
still  quote  Queen's  Head  and  Gordon 
brands  at  $4.25  for  28  gauge. 

Ingot  Tin — Not  any  large  sales  have 
been  reported.  Lamb  &  Flag  are  in  steady 
demand  for  small  quantities.  Prices,  if  any- 
thing, are  firmer.     We  quote  18  to  i8_J^c. 

Zinc  Spelter — A  few  good  sales  have 
been  made,  but  trade  on  the  whole  is  quiet. 
Domestic  is  unchanged  at  4  to  4Xc->  and 
imported  at  3^  to  4c. 

Ingot  Copper— We  hear  of  a  number  of 
ton  lots  passing  through  hands,  and  of  the 
sale  of  one  carload  lot.  While  trade  is  not 
brisk,  enquiries  are  coming  in  more  freely. 
Prices  are  unchanged  at  10  to  \o%z. 

Sheet  Copper  —  Trade  is  only  fairly 
good.  Business  in  braziers'  sheets  has  fallen 
off,  and  in  sheathing  copper  the  demand 
bas  been  principally  for  small  lots.  We 
quote  :  Untinned,  14  to  \6%c,  according  to 
weight  and  size  ;  braz  er  sheets,  14  to  17c, 
according  to  quality. 

Boiler  Tubes— Several  import  orders 
are  reported,  and  all  the  works  are  fairly 
well  employed,  but  prices  have  not  im- 
proved   as    it    was    expected    they    would. 


We  quote:  1%  inch,  7c.  ;  iy2  inch, 
7 He.  ;  1^  inch,  8c.  ;  2  inch,8j^c;  2#  inch, 
9c.  ;  2'/z  inch,  9^c. ;  3  inch,  ii^c.  ;  3%  inch, 
14c;  4  inch,  19c. 

Galvanized  Boilers  —  Considerable 
business  is  reported,  but  prices  remain  as 
before.  We  quote  30  gal.,  $6  ;  35  gal.,  $7  ; 
40  gal.,  $8. 

Tin  Plates — While  the  volume  of  busi- 
ness is  not  nearly  so  good  as  it  has  been, 
orders  are  still  coming  in  with  some  degree  '*"■ 
of  freedom,  but  only  for  small  quantities. 
We  quote  :  Coke,  14  to  20  gauge,  at  $3.10  ; 
for  sizes  15  to  25c.  per  box,  basis  more  ; 
"I.C."  charcoal,  $3.50  to  $3.75. 

Terne  Plates— Demand  has  fallen  off 
considerably.  There  is  practically  no  "  I.X." 
in  the  market,  and  "  I.C."  is  only  being 
called  for  in  small  quantities.  We  quote 
box  lots  a  little  lower  at  $6.50  to  $6  75. 

SHEET  Zinc — Business  is  fairly  brisk, 
with  prices  firm  and  unchanged.  We  quote 
434" c.  for  cask  lots  and  5c.  for  small  lots. 

Hoops  and  Bands — The  improvement 
noted  last  week  cortinues,  but  not  many 
carload  lots  have  changed  hands.  We  still 
quote  $2.25  for  ordinary  lots  and  $2  20  for 
ton  lots. 

Canada  Plates— Trade  is  lively  both 
on  city  and  on  country  account.  Quite  a 
number  of  60  and  75  sheet  boxes  are 
being  called  for  stove  pipe  purposes. 
We  quote  half-polished  at  $2.25  to  $2.35, 
according  to  quantity  ;  60  sheet  boxes,  10c. 
per  box  advance ;  75  sheet  boxes,  25c.  ad- 
vance over  52's  ;  20  x  28,  $2.50. 

Corrugated  Iron — Trade  is  brisk  in 
all  lines  with  prices  as  before. 

Solder— Orders  are  plentiful,  but  they 
are  for  small  quantities.  On  account  of  the 
quantities  of  the  poor  article  that  have  been 
supplied  in  the  past,  a  reaction  is  setting  in, 
the  demand  now  being  for  the  superior  qual- 
ities ranging  in  price  from  i2>£  to  I3^c. 

Pig  Lead — There  is  a  great  deal  being 
stocked,  and  prices  are  a  1  ttle  higher  at  3 
to  3%c. 

Antimony — Market  is  still  dull  and  prices 
unchanged  at  10  to  io}4c. 
GLASS. 

Business  is  still  brisk.  On  account  of  the 
excessive  demand  stocks  are  now  pretty  well 
broken,  and  customers  can  only  expect  to 
have  portions  of  their  orders  filled  promptly 
from  stock.  We  still  quote  $1.10  to  $1.15 
for  first  break,  sales  having  been  made  at 
equal  to  those  figures.  Plate  glass  is  quiet, 
but  a  good  business  is  reported  in  orna- 
mental glass. 

PAINTS  AND  OILS. 

White  Lead — Interest  is  largely  centred 
in  this  line  on  account  of  the  decline  in 
prices  noted  in  last  week's  Hardware.  The 
figure  for  base  price  is  now  4XC-,  although 
it  is  with  reluctance  that  most  of  the  houses 
put  their  quotations  down  to  it.  The  lower 
prices  do  not  appear  to  have  stimulated  the 
demand  to  any  appreciable  extent. 
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MARKETS—  Continued 

Putty — Is  in  fair  demand  at  $1.7$  per 
100  lbs.  for  bladders  in  barrels. 

Linseed  Oil— The  London  and  Calcutta 
markets  are  still  firmer,  but  there  is  no 
change  here,  53c.  for  raw  and  56c.  for 
boiled  being  the  ruling  figures  f.o.b.  Toronto. 
Business  is  still  fairly  brisk,  although  not  so 
much  so  as  a  week  ago. 

Turpentine — There  is  a  good  demand 
to  report,  but  prices,  while  firmer  in  the 
South  again,  are  unchanged  here  at  39c.  for 
5-barrel  lots  and  40c.  for  single  barrels,  f.o.b. 
Toronto. 

Castor  Oil — Further  advances  are  an- 
nounced in  England  and  in  India,  but  owing 
to  the  heavy  stocks  in  Canada  dealers  here 
are  unable  to  get  more  than  6%  to  d%c.  in 
cases  and  7c.  in  tins.  The  demand,  if  any- 
thing, is  falling  off. 

Prepared  Paints— Are  quiet  and  un- 
changed at  $1  for  pure. 

OLD  MATERIAL. 

Trade  is  quiet  and  unchanged.  We  quote  : 
Agricultural  scrap,  50c.  per  cwt.  ;  machin- 
ery cast,  50c.  per  cwt.  ;  stove  cast  scrap,  30 
to  35c. ;  No.  1  wrought  scrap,  40c.  per 
cwt.  ;  No.  2,  including  sheet  iron,  hoop 
iron  and  mixed  steel,  10c. ;  new  light 
scrap  copper,  6  to  b%z. ;  heavy  scrap  copper, 
7  to  7 %c;  old  copper  bottoms,  5^  to  6c; 
light  scrap  brass,  3^  to  4c. ;  heavy  yellow  scrap 
brass,  5c;  heavy  red  scrap  brass,  5j4c.; 
scrap  lead,  \]/2  to  i|^c.  ;  scrap  zinc, 
1  Yz  to  1  %c. ;  scrap  rubber,  3)4  to  zHc-  '>  coun- 
try mixed  rags,  50  to  70c.  ;  clean  dry  bones, 
50  to  60c.  per  100  lbs.  ;  borings  and  turn- 
ings, IOC. 

SEEDS. 

Deliveries  are  limited  on  account  of  farm- 
ers being  busy,  and  prices  are  unchanged. 
We  quote,  f.  0.  b.  points  of  shipment  : 
Alsike,  $3.30  to  $5.20;  timothy,  $1.50  to 
$2.25  ;  red  clover,  nominally  $5  per  bushel. 
HIDES,  SKINS,  WOOL,   AND    TALLOW. 

Hides— Demand  is  aciive  and  market  is 
bare  of  stock  with  prices  steady.  Dealers 
are  paying  3j£c.  for  green  and  selling  cured 
at4^c. 

Skins — Fresh  lambskins  and  shearlings 
are  still  quoted  at  50c,  and  all  offering  are 
taken  freely  at  this  price.  Calfskins  are  quiet 
at  6c. 

WOOL — There  is  no  enquiry  from  the 
States,  and  business  generally  is  quiet. 

Tallow—  Is  in  good  demand  at  the  mom- 
ent. Dealers  are  paying  5^  to  S^c,  and 
selling  at  t%c. 

PETROLEUM. 

Trade  is  good  with  prices  firm  but  un- 
changed. We  quote,  in  5  to  10  brl.  lots,  im- 
perial gallon,  Toronto :  Canadian,  12  to 
I2j£c;  carbon  safety,  15c;  Canadian  water 
white,  16  to  17c;  American  water  white, 
I7%c  ;  photogene,  20c. 

The  Petrolia  Advertiser  in  its  weekly 
report  siys  :  "Petrolia  crude  :  $1.1 1%  per 
barrel.    Oil  Springs  crude  :  $1.13  per  barrel. 


AMERICAN  FENCING  WIRE 


Barb  Wire,   Annealed  and  Oiled  Wire,   Galvanized  Wire, 
Staples,  etc.,  from  stock  or      A>   q     LESLIE   &  CO. 

for  import.       Prices   right.  Montreal  and  Toronto. 


Our 

Specialty 


PURE  TURPENTINE 


Our  Customers 
Need  fear  no 
Adulteration 


Every  barrel  guaranteed  !     We  are  headquarters  for  the  Pure  Article. 
Remember  these  facts  when  placing  your  orders. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W„  TORONTO 


The  Improved 


Double 
Truss 


Cornice  Brake 
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SOLE   AGENTS : 


The  James  Robertson  Co.  Ltd.,  Toronto 


Montreal 
St.  John 

Winnipeg 


THE    CELEBRATED 


Clauss  Knives. 

We  are  the  ORIGINAL  INVENTORS  and      We  are  prepared  to  quote  special  low  prices 
MANUFACTURERS  of  these  knives.  on  these  goods  between  now  and  Christmas. 


SBiHiftBi'i:-::;';'';!::!:1 

Clauss  Bread  Knife. 


..  %'.::.i!of» 


Clauss  Cake  Knife. 


Clauss  Paring  Knife. 

address     CLAUSS    SHEAR    CO.     Toronto. 
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MA  1KKTS.  —Continued 

Refined,  6%c.  in  bulk  ;  9>£r-  'n  barrel?,  in 
carload  lo  s  f.o.b.  her?.  The  producers  of 
crude  are  now  getting  10  ne  hing  nearer  the 
legitimate  value  for  their  product.  Crude 
jumped  to$i.io  on  Wednesday,  and!  1,000 
barrels  were  sold  at  that  figure,  the  buyer 
offering  the  same  price  for  5,000  more. 
Yesterday  700  barrels  of  Petrolia  crude 
changed  hands  at  $1.1  iX  with  Oil  Springs 
about  2c.  better.  The  market  is  firmer  than 
ever,  and  we  shall  be  very  greatly  surprised 
if  it  does  not  touch  $1.15  before  our  next 
issue." 

MARKET    NOTES. 

There  is  a  scarcity  of  black  iron  pipe,  es- 
pecially in  the  larger  sizes. 

The  Safe  Lock  Metal  Shingle  and  Siding 
Co.,  Ltd.,  has  been  incorporated. 

The  Reid  Bros.  Manufacturing  Co.,  of  To- 
ronto, Ltd.,  has  been  incorporated. 

Bar  iron  is  selling  in  the  Western  States 
at  less  cost  than  similar  iron  in  England. 

A  new  list  has  been  issued  in  harvest 
tools.     It  shows  advances  in  some  instances 

Rice  Lewis  &  Son,  Ltd ,  are  experiencing 
a  large  demand  for  their  wood  and  felt 
weatherstrips. 

The  Georgian  Bay  Portland  Cement  Co., 
Ltd.,  Owen  Sound,  has  obtained  a  charter 
of  incorporation. 

The  manufacturers  of  wire  met  in  To- 
ronto on  Wednesday  last,  but  no  changes 
were  decided  upon,  it  is  understood. 

H.  S.  Howland,  Sons  &  Co.  are  in  receipt 
of  a  consignment  of  Lincoln  saw  sets,  and 
the  firm  reports  a  good  demand  for  them. 

The  Harrow  Steel  Co.,  New  Glasgow,  is 
laying  foundations  for  a  40x50  addition  to 
their  works.  They  make  a  number  of  steel 
specialties. 

Craig,  MacArthur  &  Co.  report  good 
sales  in  Apollo  galvanized  iron,  which,  al- 
though but  lately  introduced  here,  is  said  to 
be  taking  well  with  the  trade. 

Owing  to  the  recent  death  of  the  late  Col. 
Lucke,  the  firm  of  Lucke  &  Mitchell,  hard- 
ware merchants,  Sherbrooke,  Que.,  has  been 
dissolved,  and  the  business  will  be  continued 
in  all  its  branches  by  Mr.  Mitchell,  under 
the  style  of  J.  S.  Mitchell  &  Co. 

The  Metallic  Roofing  Co.  have  received 
contracts  for  supplying  Eastlake  steel 
shingles  for  the  Waterloo  Manufacturing 
Co.'s  new  buildings  at  Waterloo,  Ont.,  and 
for  supplying  the  Canadian  Locomotive  and 
Engine  Works  at  Kingston  with  Eastlake 
painted  steel  shingles. 

Efforts  are  being  made  to  form  a  joint 
stock  company  to  continue  Broad  &  Sons 
axe  factory  at  St.  Stephen,  N.  B.  Wallace 
Broad  is  going  to  South  Africa,  but  H.  W. 
Broad  will  remain  at  St.  Stephen.  The  plant 
is  in  good  condition,  and  it  is  thought  the  pro- 
perty might   be  leased,    and  some  18  or  20 


skilled  mechanics   kept    st  adily  employed. 
The  works  are  now  being  offered  for  sale. 

Adam  Carson  be, an  a  retail  hardware 
store  in  Pictou,  N.S.,  in  February  last,  and 
is  doing  very  well.  He  had  been  for  many 
years  previous  a  builder  and  contractor  in 
the  town,  and  his  store  fills  "  a  long  felt 
want."  He  devotes  his  entire  time  to  his 
hardware  business.  His  brother  carries  on 
a  stove  and  tinware  business  across  the 
street. 


P.  E.  T.  TRADE  NOTES. 

S.  W.  Crabbe,  Charlottetown,  P  E. I., does 
more  in  McClary's  stove;  than  of  any  other 
make.  He  says  they  are  giving  every  satis- 
faction, though  he  also  handles  several  other 
varieties. 

A.  White  &  Son,  machinists,  have  ju-t 
fitted  up  the  residences  of  the  Premier  o  the 
Province,  Hon.  Mr.  Peters,  Hon.  L.  H. 
Davies,  M.P.,  and  Mrs.  Dawson,  Ch  irlotte- 
town,  P.E.I.,  with  hot  water  plant.  They 
put  in  the  Gurney  furnaces  and  coils. 

McKinnon  &  McLean,  machinists,  Char- 
lottetown, P.E.I.,  have  just  placed  the  ma- 
chinery in  a  starch  factory  at  Grand  Anse, 
N.B.,  for  J.  W.  Dumas.  This  is  the  tenth 
plant  of  this  kind  they  have  made  and  set  in 
operation.  They  do  a  general  machine  shop 
business,  but  make  a  special  feature  of  en- 
gines and  boilers,  and  guarantee  the  latter. 


UNITED  STATES    MARKETS. 

New  York,  Oct.  26,  1894. 

PIG  TIN— Advices  by  cable  of  105.  6d. 
to  12s.  6d.  advance  in  London  prices 
served  to  stiffen  the  local  market  con- 
siderably and  infuse  some  life  into  specula- 
tion, under  which  an  advance  of  about  10c. 
took  place.  Towards  the  close  the  bullish 
sentiment  was  calmed  in  some  degree  by 
free  offering  for  prompt  and  current  month 
delivery  by  a  broker  who  had  been  con- 
spicuous as  an  after  call  seller  at  cut  prices 
since  the  late  downward  movement  in  prices 
began.  The  offering  from  that  quarter  caused 
a  decline  of  50c.  from  the  highest  point, 
leaving  final  quotations  14.80c.  bid,  14.85c. 
asked  for  spot  and  October,  and  14  80c.  bid 
November  delivery.  The  recorded  transac- 
tions were  25  tons  April  delivery  at  14.80c: 
25  tons  do  at  14.85c;  10  tons  January  at 
14.90.;  10  tons  February  at  14.90c;  iotons 
March  at  14.90c;  10  tons  April  at  14.90c; 
25  tons  January  at  1485c;  5  tons  February 
at  14.90c;  5  tons  spot  at  1490c;  5  tons  first 
half  December  at  14.95c;  10  tons  April  at 
14.90c;  15  tons  January  at  1490c  ;  25  tons 
spot  at  14.90c  Ordinary  jobbing  parcels 
were  sold  at  15.00  to  15.10c  ex  store,  thirty 
days. 

Copper  —  The  market  remains  quiet. 
Orders  yesterday  were  few  in  number  and 
invariably  for  small  lots.  There  was  some 
evidence  also  of  rather  sharper  competition 
and  slight  weakening  on  prices.  Lake  Su- 
perior ingot  was  quite  freely  offered  at  9.70c 
in  carload  lots  and  small  sales  were  made 
of  lots  of  25,000  lb;,  at  9.60c  cash,  prompt 
delivery.  Electrolytic  was  offered  outright 
at  9.50c,  ahd  it  was  intimated  that  some 
sales  have  been  made  at  a  shade  less  this 
week.  About  9.20  to  9.30c  stands  as  the 
range  for  common  casting  stock. 

PlG  Lead — No  improvement  in  sales  was 
noted,  and  the  general  report  indicated  that 
the  demand  continues   to    be    exceedingly 


tame.  Large  consumer5,  in  fac',  seem  to  be 
virtually  out  of  the  market,  and  rarely  make 
offers  of  more  than  3c  laid  down  here  for 
common  Western.  Single  carloads  for 
prompt  shipment  realized  3.10  to  3.i2j^r. 
The  latter  price  was  bid  for  spot  parcels. 
London  cable  to  the  Metal  Exchange  quoted 
,£9  16s.  3d.  for  soft  Spanish. 

Spelter — Buyers  are  not  moving  with 
any  alacrity  in  this  market  at  the  present 
time.  To  the  contrary,  they  manifest  the 
utmost  indifference,  and  merely  take  a  car- 
load or  two  as  well  defined  wants  may  dic- 
tate. Still  the  remains  remain  steady  in 
tone,  since  there  is  no  pressure  to  sell,  with 
prices  at  about  3  40  to  t,  45c  for  ordinary 
Western  brands.  London  cable  to  the  Metal 
Exchange  was  £1$  is.  3d.  for  good  mer- 
chant brands. 

Antimony — The  market  remains  quiet, 
with  prices  steady  at  about  T%c.  for  Hal- 
letts'  and  g)4c.  for  Cookson's. 

Tin  Plate — Somewhat  livelier  interest 
was  manifested  in  forward  deliveries,  and 
quite  a  good  business  was  done.  Particulars 
as  to  prices  were  withheld,  but  the  impres- 
sion was  that  the  aveiage  was  low.  In  spot 
stock  business  was  only  fair,  and  the  de- 
mand showed  hardly  the  life  that  was 
prominent  a  few  days  ago.  Prices  are  ir- 
regular, being  firm  for  bright  charcoals,  easy 
for  ordinary  cokes  and  steady  for  terms. 

Iron  and  Steel— In  the  market  for  Am- 
erican pig  iron  there  is  no  visible  change. 
Business  is  of  commonplace  type,  moderate 
all  told,  and  chiefly  at  prices  that  have  ruled 
for  several  weeks.  The  demind  reflects  no 
inclination  among  consumers  to  purchase 
more  freely,  unless  some  special  inducement 
be  offered  by  sellers.  Foreign  iron  finds 
very  limited  sale.  In  old  material  there  is 
some  business,  but  prices  are  irregular  and 
without  turn  for  the  better.  The  market  for 
mill  products  generally  remains  in  rather 
poor  shape,  and  prices,  with  few  exceptions, 
continue  low. 


PERSONAL  MENTION. 

Gyrus  A.  Birge,  general  manager  of  the 
Canada  Screw  Company  was  in  Toronto  a 
few  days  this  week. 

H.  A.  Manning,  of  Coldwater,  and  N. 
Courtemanche,  of  Penetang,  were  in  To- 
ronto on  business  this  week. 

Mr.  McGill,  of  the  James  Smart  Manu- 
facturing Company,  Brockville,  and  his 
family  spent  the  summer  on  Prince  Edward 
Island. 

Frank  E.  Fisher,  of  the  Massey  Harris 
Co.,  Toronto,  was  married  in  Hamilton  on 
Wednesday  to  Miss  Catharine  Buntin  Suth- 
erland, daughter  of  Angus  Sutherland.  The 
ceremony  was  performed  at  the  homestead, 
Dunrobin. 

George  A.  Hamilton,  representing  Russell 
&  Erwin  Manufacturing  Co.,  of  New  York, 
was  in  Toronto  this  week  in  the  interest  of 
his  firm.  He  has  just  come  from  a  trip 
through  the  Western  States,  and  he  reports 
that  business  in  some  places  in  that  part  of 
the  country  is  not  so  good  as  it  was  in  1 
September,  but  trade  generally,  he  opines, 
is  improving,  taking  the  country  as  a  whole. 
In  the  South,  particularly,  he  said  business 
was  looking  up,  while  in  the  city  of  St. 
Louis  trade  was  better  than  for  years. 


The  creditors  of  T.  Roberts,  the  insolvent 
mattress  maker  of  Toronto,  have  decided  to 
sell  the  stock.  Mr.  Roberts'  liabilities  were 
$7,000  and  assets  about  $4,000. 
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WHY  TIN  PLATE  MILLS  ARE  CLOSED 

PRESIDENT  GARLAND,of  the  Amal- 
gamated Association,  last  week  gave 
to  the  public  a  number  ot  estimates 
on  the  comparative  cost  of  making  tin  plate 
in  the  United  States  and  in  Wa'es.  Ac- 
cording to  his  way  of  counting  the  labor 
cost  of  British  black  plate  is  $1.75  to  $1.85 
per  box  of  112  pounds.  Adding  the  duty, 
$1.37  and  10  cents  ocean  freight,  would 
make  the  price  of  foreign  black  plate  in  New 
York  $3  22  to  $3.32  per  b^x.  In  regard  to 
tin  plate  he  holds  that  the  cost  of  the  foreign 
article  is  $2.70  per  box,  which,  with  the  tariff 
of  $1.30,  and  the  ocean  freight  of  10  cents, 
per  box,  becomes  $4. 10,  which  of  course  is 
above  the  price  charged  for  the  American 
product. 

He  stated  that  black  plates  are  being 
made  and  sold  in  this  country  for  $2.80  per 
box.  The  latest  on  tin  plate  prices  are 
given  in  this  week's  issue  of  the  American 
Manufacturer.  Our  report  of  the  British 
market  shows  that  I.  C.  Bessemer  tin  plate; 
are  selling  in  London  at  10  shillings  or  a 
little  less  than  $2  50  per  box.  This  is  con- 
siderably below  the  figures  given  by  Mr. 
Garland. 

A  statement  made  this  week  on  behalf  of 
the  American  tin  plate  manufacturers  shows 
clearly  that  the  gentleman  mentioned  has 
not  been  very  accurate  in  his  estimates.  In 
the  first  place  the  selling  price  he  gives,  2.5 
cents  per  pound  would  not  cover  cost  of  pro- 
duction, paying  the  rate  of  wages  fixed  by 
the  Amalgamated  Association.  In  discuss- 
ing the  tin  plate  question,  one  fact  is  some- 
times forgotten.  That  is,  in  the  recent  tariff 
reduction  black  plates  have  not  been  hit  so 
hard  as  have  tin  plates  ;  the  duty  on  black 
plates  has  been  reduced  from  $1.65  to  $1.22  j£ 
per  100  pounds,  while  the  duty  on  tin  plates 
has  been  reduced  from  $2.20  to  $1.20  per 
100  pounds.  This  is  the  difficulty  confront- 
ing the  Amencm  maker,  as  the  finished  pro- 
duct of  tin  plates  can  be  bro.i^ht  in  at  a  low- 
er duty  thin  black  plates  can. 

President  Garland,  in  commenting  upon 
the  list  of  wages  published  in  the  American 
Manufacturer,  said  that  the  list  of  wages 
paid  in  Wales,  when  compared  with  the 
American  scale,  is  only  from  40  to  5c  per 
cent.  lower  for  the  same  work.  To  show 
just  what  the  rates  are  on  bath  sides  of  the 
water  the  following  table  of  tin  workers' 
wages  is  given  : 

Excess  in 

Welsh  American  American 

rates.  rates.  rates. 

.          Rolling,  including  Per  cent. 

Catching $i  88  $5  30  67 

Doubling 112  270  58 

Heating 1  05  2  48  57 

Shearing 044  176  75 

The  foregoing  figures  show  the  rates  as 
given  in  the  union  wage  sc  lies  on  both 
sides  of  the  Atlantic.  By  these  it  is  easily 
seen  that  Mr.  Garland's  figures  are  far  from 
being  correct.     To  add  to  the  disadvantages 
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of  the  American  maker  the  British  workmen 
have  lately  been  making  concessions  in  what 
they  call  the  "  make,"  that  is,  in  place  of 
basing  their  wages  on  112  sheets  to  the  box 
of  I  C,  14  x  20,  they  have  agreed  to  make 
15  to  20  sheets  extra  to  each  box.  This  is, 
of  course,  the  equivalent  of  a  concession  of 
15  per  cent,  in  the  wages  receiver*. 

A  very  important  feature  of  the  stitement 
made  by  the  American  tin  p'ate  producers  is 
in  relation  to  freight  rates  in  this  country. 
A  tabulated  statement  is  given  showing  the 
freight  charges  by  carload  lots  on  domestic 
tin  plate  from  Pittsburg  to  the  main  cities  in 
the  United  States,  and  the  rates  paid  on  the 
foreign  ar.ic'e  shipped  to  the  same  cities 
from  tide-water  points.  This  shows  that  the 
fre'ght  on  a  box  of  Pittsburg  tin  plate  to 
Omaha,  Neb.,  is  46.5  cents.  A  similar 
amount  of  tin  plate  can  be  shipped  by  the 
importer  from  New  York,  Philadelphia  or 
Baltimore  for  28  cents,  a  difference  of  18.5 
cents  in  favor  of  the  foreign  article.  This 
one  point  is  given  to  show  how  the  entire 
list  runs.  The  only  pont  in  which  a  Pitts- 
burg mill  has  a  freight  advantage  is  Pitts- 
burg itself.  The  new  mills  springing  up  in 
the  West  are  complaining  greatly  of  this 
schedule  which  makes  the  freight  rate  from 
Elwood,  Ind,  to  Denver,  Col.,  $1.08,  while 
the  rate  from  New  York  to  Denver  is  only 
48  cents. 

On  account  of  the  numerous  disadvant- 
ages now  confronting  the  making  of  tin  plate 
in  the  United  States,  the  American  producers 
have  asked  for  a  lower  cost  of  production. 
This  the  men  dechne  to  consider,  and  the 
mills  are  idle.  Meanwhile  the  foreign  manu- 
facturers, quick  to  seize  an  opportunity,  are 
hurrying  in  their  tin  plate.  Press  accounts 
state  that  on  one  day  of  this  week  5,000  tons 
were  loaded  at  Swansea,  Wale^,  for  the  Am- 
erican market.  It  would  be  well  if  the  ad- 
visers of  American  tin  mill  workers,  instead 
of  twisting  figures  to  support  a  weak  argu- 
ment, would  squarely  and  honestly  examine 
the  reasons  why  American  tin  plate  works 
are  now  closed  down. — American  Manufac- 
turer. 


The  amount  of  the  world's  supply  of  tin 
for  the  calendar  year,  1893,  is  given  officially 
in  the  annual  report  of  Dr.  D.  T.  Day.  The 
total  amount  for  the  year  was  67,237  tons, 
classed  as  follows  :  English  production, 
8,650 ;  Straits'  shipments  to  Europe  and 
America,  38,874 ;  Australian  shipments  to 
Europe  and  America,  5,579  ;  Banca  sales  in 
Holland,  5,418  ;  and  Billeton  sales  in  Java, 
5,211.  The  total  value  of  tin  and  tin  plates 
imported  and  entered  for  consumption  in 
the  United  States  during  the  year  was  $20,- 
802,864.  1°  blocks,  bars,  or  pigs  and  grain 
tin  the  quantity  and  value  were  38,304,008 
cwt.,  $5,673,128;  and  in  tin  plate  sheets, 
etc.,  545,472,209  cwt.,  $15  127,736.  The 
total  value  of  tin  manufactures  exported  from 
the  United  States  during  the  year  was 
$253,449. 


THE  DROP  IN  WHITE  LEAD. 

THE  decline  of  25c.  per  100  lbs.  in  the 
price  of  white  lead,  announced  in  last 
week's  Hardware,  is  the  subject 
matter  of  much  discussion  in  the  trade  this 
week. 

Prices  in  this  article  have  been  anything 
but  satisfactory  for  some  time,  and  the  con- 
dition of  affairs  under  the  new  order  of 
things  is  obvious. 

Although  the  lower  prices  were  inaugu- 
rated by  one  grinder,  all  the  manufacturers 
practically  have  followed  suit,  as  Hard- 
ware intimated  they  would. 

Some  of  the  jobb  ng  houses  are  selling  as 
little  white  lead  as  possible,  preferring 
rather  to  lay  on  their  oars  until  better  prices 
again  obtain.  Said  one  wholesaler  :  "  The 
grinders  say  that  the  lower  prices  are  not  as 
hard  on  us  as  on  them,  but  I  don't  see  how 
that  can  be." 

The  motive  for  the  inauguration  of  the 
cut  is  ascribed  by  some  to  a  desire  on  the 
part  of  the  big  grinders  to  crush  out  the 
small  ones,  but  the  opinion  finding  favor 
with  the  majority  is  that  the  primary  object 
is  to  force  a  combination. 

"  I  ver  ly  believe  that  is  the  object,"  sad  a 
jobber,  "  but  I  do  not  think  they  will  ever 
succeed.  There  are  too  many  in  the  trade, 
for  one  thing.  But  the  greatest  of  all  ob- 
stacles in  the  way  to  the  formation  of  a  suc- 
cessful association  is  that  the  grinders  have 
no  confidence  in  each  other." 

In  regard  to  the  decline  in  putty,  it  is  said 
that  some  manufacturers  are  already  making 
an  article  in' keeping  with  the  lower  prices 
obtaining. 


WANT  IRON  PEDLARS  LICENCED. 

At  a  meeting  of  the  Markets  and  High- 
ways Committee  of  the  Hamil  on  City  Coun- 
cil on  Tuesday  a  petnion  was  read  from  a 
number  of  second-hand  stove  and  iron  deal- 
ers, asking  that  a  licence  fee  of  $100  be  im- 
posed on  pedlars  who  go  from  door  to  door 
pedling  and  purchasing  stoves  and  iron. 

Aid.  Derby  said  the  question  had  come  up 
in  Toronto,  and  the  question  was  at  present 
being  considered  by  the  Privy  Council, 
whereat  Aid.  Hall  facetiously  moved  that  the 
petition  be  laid  on  the  table,  pending  the 
action  of  the  Privy  Council. 

Chairman  McAndrew  objected  to  the  re- 
quest, remarking  that  if  the  second-hand 
men  considered  that  their  business  was  suf- 
fering there  was  nothing  to  prevent  them 
from  going  from  door  to  door  with  horses 
and  waggons,  too. 

Mayor  Stewart  opposed  the  request,  as 
did  most  of  the  aldermen,  and  it  was  resolved 
that  the  queston  be  laid  over  till  the  second- 
hand men  could  appear  before  the  com- 
mittee and  explain  the  matter  more  fully. 
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WHAT  IS  THERE  IN  IT? 

JAMES  PECK,  of  Peck,  Benny  &  Co,, 
and  George  McAgy,  of  the  Pillow- 
Hersey  Manufacturing  Co.,  were  in  To- 
ronto this  week. 

"  It  is  understood,"  said  a  hardwareman, 
"that  the  main  object  of  their  visit  was  to 
put  jobbers  in  a  position  to  meet  figures 
which  are  being  freely  quoted  for  heavy 
goods. 

"  Manufacturers  all  claim  that  staple  goods 
are  now  being  sold  at  prices  which  cannot 
last  much  longer,  as  is  evidenced  from  the 
fact  that  one  concern  after  another  is  joining 
the  ranks  of  those  who  are  disinclined  to  do 
business  at  present  figures.  I  tell  you  there 
is  a  feeling  among  the  manufacturers  that 
prices  must  change  very  soon,  and  arrange- 
ments with  this  end  in  view  may  probably 
be  consummated  sooner  than  some  think. 
To  me  the  present  looks  like  retailers'  op- 
portunity ;  and  they  will  do  well  at  any  rate 
to  keep  their  stocks  well  assorted. 

"  Probably  the  lowest  prices  in  the  history 
of  the  hardware  trade  have  been  quoted  this 
week  on  such  lines  as  iron,  nails  and  glass," 
concluded  Hardware's  informant. 


GOLD   IN   ONTARIO. 

T.  D.  Ledyard,  of  Toronto,  is  showing  a 
gold  ingot  weighing  S}4  oz.,  which  is  the 
first  product  of  the  mines  in  Belmont  town- 
ship. This  ingot  was  the  result  of  working 
52  tons  of  ore,  and  at  $19  per  oz.  is  worth 
$160.  There  remain  out  of  the  mass  gold 
"concentrates,"  which  are  estimated  as 
being  worth  $600,  so  that  the  total  yield  will 
amount  to  about  $14  per  ton.  The  idea  of 
the  company  who  are  operating  the  mine  is 
that  it  pays  to  work  ores  of  a  comparatively 
low  bearing  character  if  it  is  done  in  a 
commercial  way.  The  facts  are  interesting, 
relating  as  they  do  to  a  district  within  100 
miles  of  Toronto,  and  also  because  at  the 
outset  the  gold  turned  up  quite  unexpectedly 
when  Mr.  Ledyard  and  his  co-operators 
were  prospecting  for  iron.  The  latter  metal 
has  been  found  in  large  quantities  in  the  ad- 
joining Belmont  mine,  now  being  worked  by 
a  New  York  company. 


NET  PRICES  OR  DISCOUNTS. 

There  seems  to  be  a  considerable  differ- 
ence of  opinion  regarding  the  matter  of 
quoting  prices  on  hardware.  Some  dealers 
prefer  net  prices  and  others  express  the 
opinion  that  the  discount  system  is  better 
adapted  to  the  varying  wants  of  their  trade, 
on  the  ground  that  it  saves  considerable  time 
and  inconvenience  in  both  ordering  and  sel- 
ling. A  good  deal  may  be  said  on  each  side 
of  the  question.  On  articles  that  have  a 
fairly  uniform  value,  and  which  is  known  to 
the  average  retail  customer,  net  prices  are 
probably  preferable  unless  the  dealer  is  in 
the  habit  of  giving  different  prices  according 
to  the  circumstances   of  the  case.     This  is 


also  true  when  the  varieties  of  the  one  article 
are  limited  in  number.  But  when  a  line  has 
many  different  sizes,  as  in  screws  and  bolts, 
or  when  higher  and  lower  prices  are  to  be 
quoted  in  individual  cases,  the  discount 
system  is  undoubtedly  the  better  plan.  The 
suggestion  made  last  week  in  these  pages 
that  bolt  manufacturers  would  add  to  the 
convenience  of  their  customers  by  arranging 
a  sliding  scale  of  discounts,  and  attaching 
the  net  price  to  each  item,  applies  equally 
well  to  several  other  articles  of  common  use. 
A  scale  like  this  would  combine  the  better 
points  of  both  systems  and  would  increase 
the  selling  advantages  of  the  manufacturers 
and  retailers. — Hardware  Reporter. 


CORAL  AS  BUILDING  MATERIAL. 

The  church  built  of  coral,  says  the  Brook- 
lyn Eagle,  is  one  of  the  curiosities  of  the 
Isle  of  Mahe,  one  of  the  Seychelles  Islands, 
in  the  Indian  Ocean.  The  Seychelles 
Islands,  which  are  supposed  by  many  to  be 
the  Eden  of  the  Old  Testament,  form  an 
archipelago  of  114  islands,  and  are  situated 
about  1,400  miles  east  of  Aden  and  1,000 
miles  from  Zanzibar.  They  rise  steep- 
ly out  of  the  sea,  culminating  in  the  Isle  of 
Mahe,  which  is  about  3,000  feet  above  the 
level  of  the  ocean,  and  is  nearly  the  centre 
of  the  group.  All  these  islands  are  of  coral 
growth.  The  houses  are  built  of  a  species 
of  massive  coral  hewn  into  square  blocks, 
which  glisten  like  white  marble,  and  show 
themselves  to  the  utmost  advantage  in  the 
various  tinted  green  of  the  thick  tropical 
palms,  whose  immense  fern-like  leaves  give 
pleasant  and  much-needed  shade.  These 
palms  grow  as  high  as  a  hundred  feet  and 
more,  overtopping  both  the  houses  and  the 
coral-built  church.  They  line  the  seashore 
and  cover  the  mountains,  forming  in  many 
places  extensive  forests. 


NEW  USE  FOR  COMPRESSED  AIR. 

At  the  present  time  compressed  air  is 
being  turned  to  useful  account  in  a  variety 
of  ways,  one  of  the  latest  developments 
being  its  application  to  the  cleaning  of  rail- 
way carriages,  remarks  an  exchange.  The 
dusting  nozzles  used  have  been  thoroughly 
tested,  and  are  said  to  effect  a  decided  sav- 
ing of  time  in  cleaning  carriage  cushions( 
the  average  time  consumed  by  two  men,  one 
operating  one  of  the  nozzles  and  the  other 
handling  the  seats,  in  removing  the  dust 
from  plush  and  springs  of  200  seats,  and 
cleaning  them  perfectly,  being  from  27  to  33 
seconds  for  each  seat.  The  air  used  in  these 
tests  was  supplied  from  a  reservoir  at  a 
pressure  of  from  60  to  90  pounds  per  square 
inch.  Another  test  at  cleaning  by  hand  in 
the  usual  way  with  beaters  and  brushes, 
showed  the  time  necessary  tor  each  seat  to 
vary  from  three  to  four  minutes,  the  air 
dusters  thus  effecting  a  saving  of  about  85 
per  cent. 


Books  for  Retailers 

Published  for  the  good  of  the  trade. 


Ideas  for  Hardware  Merchants 

As  its  name  implies  it  is  full  of  ideas 
for  the  retail  hardware  merchant. 

PRICE,  50   CENTS  (Half  Price) 

Buying-,  Handling-  and  Selling  of  Tea 

Being   the    experience   of    the    most 
prominent  and  successful  merchants. 

PRICE,    25    CENTS. 

Pitfalls  of  the  Dry  Goods  Trade 

This  is  another  batch  of  Prize  Essays 
full  of  valuable  information. 

PRICE,  10  CENTS 

Sent,  postpaid,  on  receipt  of  price. 
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Allan  Line 

ROYAL  MAIL  STEAMSHIPS 

Liverpool,  Londonderry,  and  Montreal  Mail  Service 


STEAMSHIPS. 

From 
Montreal. 

From 
Quebec. 

•NUMIDIAN 

PARISIAN 

Nov.    3 
"     10 
"     17 

MONGOLIAN 

And  weekly  thereafter. 

The  Steamers  of  this  service  carry  all  classes  of  passengers.  The  Saloons  and  Staterooms  are  in  the 
central  part  where  least  motion  is  felt.  Electricity  is  used  for  lighting  the  ships  throughout,  the  lights  being  at  the 
command  of  the  passengers  at  any  hour  of  the  night.  Music  rooms  and  Smoking  room  on  the  promenade  deck. 
The  Saloons  and  Staterooms  are  heated  by  steam.  Steamers  are  despatched  from  Montreal  at  daylight  on  the  day 
of  sailing,  and  sail  from  Quebec  at  9  a.m.  on  Sundays.  Steamers  with  a  *  will  not  stop  at  Quebec,  Rimouski,  or 
Londonderry.  RATES  OF  PASSAGE:— Cabin,  .5,45  and  upwards,  according  to  location  of  Stateroom  and  number 
of  persons  occupying  same;  all  having  equal  privileges  elsewhere.  Second  Cabin,  $30  single,  $60  return. 
Steerage  to  Liverpool,  London,  Glasgow,  Belfast,  or  Londonderry,  at  lowest  rates.  Steerage  passengers 
are  provided  with  bedding  and  every  requisite  for  the  voyage  without  extra  charge. 

H.  &  A.  ALLAN,  Gen.  Agents,  Montreal,  or  H.  C.  BOURLIER,  1  King  St.,  Toronto 
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THE    RAZOR  TEST. 

THE  controversy  that  has  been  waged 
with  so  much  spirit  of  late  over  the 
comparative  quality  of  Sheffield  and 
German  razor  blades  has  reached  the  point 
of  a  distinct  challenge  and  acceptance  by 
the  advocates  of  the  two  processes,  and  a 
selection  of  stamped  blades  has  been  sub- 
mitted to  contest  with  an  equal  number  of 
hand-forged  blades  for  the  supremacy.  It 
is  to  be  hoped  that  the  contest  may  be  con- 
ducted on  lines  that  will  leave  no  ground 
whatever  for  quibbling  as  to  the  absolute 
fairness  of  the  trial.  Sheffield  is  on  its 
mettle,  but  there  is  a  good  deal  more  than 
mettle  at  stake  in  this  matter.  The  Ger- 
mans turn  out  a  razor  that,  say  what  we 
will,  is  acquiring  popularity  the  world 
over,  and  they  do  it  at  a  cost  that  Shef- 
field cannot  touch.  Therefore,  it  is  vital  to 
the  interests  of  the  Sheffield  razor  trade  to 
know  whether  its  methods  are  or  are  not 
antiquated,  and  if  its  methods  do  produce  a 
better  blade  than  the  German,  then  its  in- 
terests cannot  suffer  by  having  the  widest 
publicity  given  to  the  fact.  Can  as  good  a 
blade  be  made  by  stamping  as  by  hand- 
forging  is  the  real  question  at  issue,  for,  if  it 
can,  then  by  yielding  to  the  stubbornness  of 
the  hand-forgers  Sheffield  would  inevitably 
lose  this  trade,  for  the  one  process  is  very 
much  cheaper  than  the  other.  There  is, 
too,  the  supplementary  question  whether, 
given  as  good  a  blank  from  stamping  as 
from  hand-forging,  the  subsequent  process 
of  grinding  can  be  performed  with  more  ease 
and  at  less  cost.  The  Sheffield  grinders  ap- 
pear to  say  there  is  very  little  difference, 
which  seems  to  admit  that  what  difference 
there  is  is  in  favor  of  the  German  blade, 
but,  on  the  other  hand,  the  claim  is 
strongly  made  that  the  German  blade  is 
much  more  easily  ground.  The  test,  as 
proposed,  is  that  the  hand-forgers  should 
produce  three  blades  from  the  best  steel 
procurable,  that  these  should  be  mixed  with 
three  stamped  blades  already  deposited,  and 
all  six  finished  in  precisely  the  same  manner 
marked  with  a  private  mark,  and  submitted 
to  experts  to  report  on  their  serviceability  or 
otherwise.  We  trust  there  will  be  no  halt- 
ing in  the  matter,  and  above  all,  as  we  have 
said,  no  loophole  left  for  casting  discredit 
upon  the  fairness  of  the  test.  It  is  to  the 
interest  of  Sheffield  first,  and  the  country 
second,  that  the  truth  should  be  known. 
Are  we  the  victims  of  unfounded  prejudice 
or  not  ?  Are  we  hampered  by  habit  and 
prepossession  from  giving  due  credit  to 
methods  of  manufacture  that  are  novel  to 
us  ?  Are  we  the  slaves  of  an  unreasoning 
prejudice,  either  in  our  own  minds  or  in  the 
minds  of  the  small  class  of  expert  forgers  ? 
We  are  the  ones  most  concerned  :n  knowing 
the  truth.  It  is  very  clear,  at  all  events, 
that  our  German  competitors  are  quite 
well  satisfied  with  things  as  they  are. — Hard- 
wareman. 


88.  SMOKELESS  POWDER 


Is  the  best;  it  does 
notcontain  anynitro 
glycerine,  and  is  not 

affected  by  the  heat  or  cold.  It  is  made  by  the  Smokeless  Powder  Company,  Limited, 
Dashwood  House,  New  Broad  Street,  London,  E.  C.  Works,  "  Barwick  Herts."  It 
is  used  by  sportsmen  all  over  the  Dominion.  One  firm  in  New  York  have  purchased 
forty  tons  within  the  last 
twelvemonths.  Astock 
kept  at  Montreal. 

429  Board  of  Trade  Building 

MONTREAL,  Agents. 


JAMES  DARLING  &  CO. 


Send  for  Price  List. 


The  Houghton 
Patent  Key 
Lock  Wrench 


Combines  strength,  simplicity  and  durability,  and  is  unequalled  for  ease  and  rapidity  of  adjust- 
ment.    Manufactured  in  all  sizes  by  THE  PARIS  TOOL  MFG.  CO.,  LTD.,  PARIS,  ONT. 


CHEAP 


FRESH 


RELIABLE 


Thorold 
Cement 


By  sending  a 

POST    CARD 


Estate  of  John  Battle 

Thorold 
Ont. 


Should  be  kept 

in  stock  by  all 

Hardware 

Merchants 


Prices  and  full 

particulars 
will  be  given. 


FOR   MASONRY  WORK  OF  ALL  KINDS 


ALL  BRISTLES 


used  in  BOECKH'S 
STANDARD  BRUSHES  are  bought  in  the  best  mar- 
kets and  are  of  the  very  highest  grade,  and  are  all  specially 
prepared  to  secure  the  best  results. 


CHAS.  BOECKH  &  SONS 


Sole  Manufacturers 


Office  and  Warerooms :    8o  York  St. 
Factories :    158  to  168  Adelaide  St. 


TORONTO,    ONT. 


TRADE    MARK. 


BLACK 
DIAMOND 


FILE 
WORKS 


21   to  43  Richmond  St.,  Philadelphia,  Pa. 

Gk  &  HI.  BAE2STETT, 

MANUFACTURERS   OF 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  Lightning  Sawfiles. 

AND 

EVERY   OTHER    DESCRIPTION    OF  SAW  FILES. 
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BUSINESS  CHANGES. 

DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES. 

WILLIAM  BROWN,  carriage  hard- 
ware, Wellington  street  east,  To- 
ronto, has  assigned  to  E.  R.  C. 
Clarkson.  He  is  said  to  owe  about  $30,000. 
Mr.  Brown  compromised  with  his  creditors 
about  six  months  ago,  at  50c.  on  the  dollar, 
but,  partly  at  least,  owing  to  ill-health  he 
has  been  unable  to  carry  out  the  agreement 
he  then  made,  having  only  made  one  pay- 
ment. There  appears  to  be  a  good  deal  of 
sympathy  for  the  insolvent  in  the  trade. 

H.  B.  Putnam,  general  store,  Paisley,  is 
asking  for  an  extension. 

Lemire&Frere,  general  merchants,  Drum- 
mondvil'.e,  have  assigned. 

A.  D.  Gillis,  general  merchant,  Margaree 
Harbor,  N.S.,  has  assigned. 

Brown  &  Munro,  agricultural  implements, 
Wolfville,  N.S.,  have  assigned. 

E.  M.  Law  &  Co.,  general  merchants, 
Victoria  Harbor,  have  obtained  an  extension. 

Louis  Ponton,  hardware,  Montreal,  is 
offering  to  compromise  at  60  cents  on  the 
dollar. 

Oswald  Chaput,  lumber,  L'Assomption, 
Que.,  is  offering  to  compromise  at  25c.  on 
the  dollar,  cash. 

Demand  of  assignment  has  been  made 
upon  Baily  &  Claveau,  general  merchants, 
Chicoutimi,  Que. 

A  meeting  of  the  creditors  of  S.  E.  Adams, 
general  merchant,  D'Israeli,  Que.,  has  been 
called  for  to-day. 

Rolland  &  Bro.,  wholesale  cabinet  hard- 
ware, Montreal,  have  had  a  demand  of  as- 
signment made  upon  them. 

Two  Manitoban  merchants,  Fox  and 
Hobs,  of  Methven,  and  H.  T.  Hatch,  of 
Pipestone,  have  assigned. 

Camille  Turpain,  of  Bryson,  and  J.  &  R. 
Lowndes,  of  Gaspe  Basin,  both  general 
merchants,  have  assigned. 

The  Hamilton  Bridge  Company  has  as- 
signed to  C.  S.  Scott.  The  immediate  cause 
of  the  assignment  was  the  judgment  for 
$10,000  obtained  by  Mr.  A.  T.  Wood.  The 
capital  stock  of  the  company  is  $100,000,  of 
which  $60,000  is  paid  up.  It  is  said  that  the 
company  is  sound  financially,  and  that  the 
assignment  was  due  to  the  desire  of  Mr. 
Wood  to  withdraw  from  the  company. 

PARTNERSHIPS  FORMED  AND  DISSOLVED. 

Mclntyre  &  Cameron,  general  merchants, 
Clarence,  have  dissolved. 

Byers  Hardware  Co.,  of  Kaslo,  B.C.,  have 
dissolved.     H.  Byers  continues. 

E.  R.  Turcotte  and  G.  Blouin  have  regis- 
tered a  partnership  in  Montreal  to  carry 
on  business  as  tinsmiths,  under  the  style 
of  E.  R.  Turcotte  &  Co. 

N.  Belanger  and  Jos.  O.  Bosse  have  re- 
gistered a  partnership   in    St.    Cuneconde, 


Que.,    to    carry    on    business    as  tinsmiths, 
under  the  style  of  Belanger  &  Bosse. 

Haworth  Belting  Co.,  Toronto,  has  amal- 
gamated with  Robin  &  Sadler,  of  Montreal, 
under  the  style  of  Robin,  Sadler  &  Haworth. 
CHANGES. 

J.  R.  Fisher  is  closing  up  his  general 
store  in  Newcastle. 

Geo.  Piper,  general  store,  Crumlin,  has 
sold  out  to  Samuel  Clarke. 

Wm.  McKellar,  general  store,  Komoka, 
has  sold  out  to  W.  Clidenning. 

W.  H.  Salmon,  general  merchant,  Thorn- 
dale,  has  sold  out  to  Salmon  &  Walker. 

R.  W.  House,  general  merchant,  Spring- 
field, is  giving  up  business  and  leaving  the 
town. 

SALES   MADE  AND   PENDING. 

The  stock  of  P.  Pepin,  hardware,  Mont- 
real, is  advertised  for  sale  by  bailiff. 

York  &  Pilling,  general  merchants,  Mis- 
sion City,  B.C.,  are  advertising  business  for 
sale. 

B.  Granger,  blacksmith,  Summerhill,  Ont, 
is  advertising  store  or  dwelling  for  sale  or 
rent. 

The  stock  of  the  estate  of  R.  Green,  hard- 
ware and  tinware,  Chalsworth,  is  advertised 
for  sale. 

Thomas  Robinson  &  Co.,  general  mer- 
chants, Coatsworth  Station,  is  advertising 
business  for  sale. 

FIRES. 

W.  C.  White,  boiler  maker,  Montreal,  has 
been  partially  burned  out  ;  insured. 

Stewart  Bros.,  general  merchants,  Ren- 
frew, have  been  partially  damaged  by  fire. 

The  fish  warehouse  of  W.  Robinson,  lum- 
ber, fish  and  general  store,  Selkirk  West, 
Man., has  been  burned;  loss,  $50,000  ;  insur- 
ance, $35,000. 

DEATHS. 

J.  H.  Jackson,  general  store  and  post- 
master, Severn  Bridge,  is  dead. 


WHEN  A  MAN  IS  A  SUCCESS. 

Let  a  man  in  business  be  thoroughly  fitted 
for  the  position  he  occupies,  alert  to  every 
opportunity  and  embracing  it  to  its  fullest 
possibility,  with  his  methods  fixed  on  honor- 
able principles,  and  he  is  a  successlul  man, 
writes  Edward  W.  Bok  in  the  October 
Ladies'  Home  Journal.  It  doesn't  matter 
whether  he  makes  $1,000  or  $100,000.  He 
makes  a  success  of  his  position.  He  carries 
to  a  successful  termination  that  which  it  has 
been  given  him  to  do,  be  that  great  or  small. 
If  the  work  he  does,  and  does  well,  is  up  to 
his  limitations,  he  is  a  success.  If  he  does 
not  work  up  to  his  capacity,  then  he  fails, 
just  as  he  fails,  too,  if  he  attempts  to  go  be- 
yond his  mental  or  physical  limit.  There  is 
just  as  much  danger  on  one  side  of  a  man's 
limit  line  as  there  is  on  the  other.  The  very 
realization  of  one's  capacity  is  a  sign  of  suc- 
cess. 


KEEP  YOUR  PROMISES. 

I  cannot  too  heartily  commend,  says  Vul- 
can in  Ironmonger,  the  advice  which  a  buyer 
tells  me  he  has  followed  for  some  years  now. 
He  says,  "Always  keep  your  promises  to 
commercial  travelers."  Probably  most  of 
my  readers  do  so,  but  rumor  has  it  that  some 
are  very  lax  in  this  respect.  And  yet  the 
advice  is  sound,  for,  apart  from  other  con- 
siderations, the  buyer  whose  promise  "to  (ft 
send  an  order  shortly "  is  reliable  is  less 
likely  to  be  pestered  for  one  now  than 
another  who  is  not  in  the  habit  of  keeping 
his  word.  My  friend,  who  followed  a  buyer 
of  the  latter  sort,  was  at  first  much  pressed 
by  travelers,  who  seemed  to  think  there  was 
much  truth  in  the  proverb,  "  A  bird  in  the 
hand  is  worth  two  in  the  bush."  But  by 
degrees  they  found  his  deed  as  good  as  his 
word,  and  now  they  appear  as  well  satisfied 
with  his  promise  as  they  would  with  an  order. 
This  is  a  decided  advantage  to  any  buyer, 
because  it  is  sometimes  inconvenient  to  look 
overstock  just  when  the  traveler  is  in  town, 
and  in  these  busy  moments  he  does  not 
want  to  repeat  a  negative  response  oftener 
than  is  absolutely  necessary. 


The  Hamilton,  Grimsby  and  Beamsville 
Electric  Company,  wil1,  it  is  said,  run  cars 
on  Sunday. 
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GOOD  BOOKKEEPERS  i»S£S3; 

tion  of  Balance  Sheets,  Profit  and  Loss  Ac- 
counts, and  the  adjustment  of  Capital  Ac- 
counts. Unless  you  have  competent  inspec- 
tion the  errors  pass  uncorrected.  My  forte 
is  a  knack  for  dealing  with  them. 

Ap      MCPF  Chartered  Accountant, 

■    Ui    INC.  11      Auditor,  Trustee,  etc. 
32  Church  St.,  Toronto. 


CALCINED 
LAND 


PLASTER 


We  manufacture  from  the  best  rock 
only.  We  guarantee  our  plaster  a 
first-class  article.      Write  for  Prices. 

WINDSOR  PLASTER  CO. 

Windsor,  N.S. 

CANADIAN 

CUSTOMS 


TARIFF 


—  AND- 


ONTARIO   COMMERCIAL  LAW, 
1894. 

This  edition  has  had  the  advantage  of  revision  by  ex- 
perts, and  is  the  most  accurate  and  complete  Tariff  pub- 
lished. Besides  containing  the  Latest  Tariff  Changes, 
Departmental  Rulings.  Foreign  Money  Tables  (Sterling, 
Francs,  Marks,  Florins  of  Austria,  Florins  of  the  Neth- 
erlands, Metres  into  Yards,  Kilos  into  lbs.,  etc.),  there 
has  been  added  a  Resume  of  Commercial  Law  of 
Ontario,  prepared  by  the  most  eminent  firm  of  commer- 
cial lawyers  in  our  country.  This  book  is  up-to-date, 
and  will  be  mailed  upon  receipt  of  price— FIFTY 
CENTS. 

The  McLean  Publishing  Company,  Toronto. 
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HARDWARE  IN  GUATEMALA. 

SOME  little  time  ago,  Her  Majesty's 
Minister  to  the  Republic  of  Guatemala 
addressed  a  communication  to  the 
Earl  of  Kimberley,  K.G.,  Secretary  for 
Foreign  Affairs,  relative  to  the  position  oc- 
cupied by  British  manufacturers  in  the 
Guatemalan  market.  The  despatch  was  ac- 
companied by  a  number  of  samples  of 
various  hardware  and  other  goods,  together 
with  a  schedule  of  the  current  selling  values  ; 
and  for  the  benefit  of  British  traders  the 
Earl  of  Kimberley  directed  that  the  goods 
should  be  sent  to  the  office  of  the  Associa- 
tion of  Chambers  of  Commerce  of  the  United 
Kingdom,  i  Great  College  street,  West- 
minster, where  they  can  be  freely  inspected. 

The  following  extract  from  the  despatch 
from  Guatemala  will  demonstrate  the  im- 
portance of  the  points  that  are  raised  : 

"  In  respect  to  some  of  the  samples  which 
I  am  now  sending  to  your  lordship  I  would 
remark  that,  as  regards  '  Guatemala  hoes  ' 
of  German  make,  merchants  inform  me  that 
these  are  much  cheaper  than  a  similar  article 
manufactured  in  England,  and,  although 
not  of  so  good  a  quality,  command  a  con- 
siderable sale.  Formerly  the  hoes  were 
exclusively  of  Birmingham  make,  were  of 
excellent  quality,  and  had  a  large  sale  here. 
It  is  to  be  remarked  that  the  Birmingham 
hoes  had  a  distinguishing  mark  upon  them 
of  three  crowns,  and  that  this  is  the  mark 
now  stamped  on  those  of  German  manufac- 
ture. Files,  locks,  etc.,  manufactured  in 
Germany  are  of  very  inferior  quality,  but, 
owing  to  their  cheapness,  find  a  ready 
market.  Tools  of  all  kinds,  axes,  hatchets, 
etc.,  of  American  make,  are  renowned  for 
their  excellence  ;  but  herein  English  com- 
petition appears  to  me  perfectly  feasible. 
The  so-called  matchets  ('machetes') — halt 
knife,  half  sword — used  by  the  natives  for 
nearly  every  kind  of  agricultural,  domestic, 
and  aggressive  purposes,  are  principally 
manufactured  by  Messrs.  Collins,  of  the 
United  States,  and  the  only  German  firm 
able  to  compete  with  them  are  Messrs. 
Esser.  I  have  not  sent  any  samples  of 
barbed  fence-wire,  of  which  considerable 
quantities  are  used,  not  only  in  Guatemala, 
but  throughout  Central  America.  It  is  im- 
ported principally  from  Germany  and  partly 
from  the  United  States.  The  price  of  this 
article  is  approximately  £1  ios.  per  cwt , 
and  I  am  advised  that  our  manufacturers 
should  pay  especial  attention  to  this  class  of 
goods,  for  which  there  is  a  wide  and  ever- 
increasing  field." 

From  an  inspection  of  the  samples  it  is 
clear  that  for  the  most  part  the  patterns  are 
of  ordinary  design,  and  also  that  with  a  few 
exceptions  the  qualities  are  of  a  very  low 
grade.  Indeed,  it  is  not  too  much  to  say 
that  in  not  a  few  of  the  goods  the  style  of 
finish,  or  perhaps  the  complete  absence  of 
it,  and  the  wretched  get-up  generally  are 
contemptible  to  a  degree.     If,  for  example, 


THIS  Show  Case  and  25 
pieces  of  Silver  Plated 
Ware  we  quote  at  $48  Net. 
Case  is  made  in  Oak. 

The  dimensions  are  as  fol- 
lows :  24  inches  high,  20 
inches  wide,  and  20  inches 
deep.  If  interested  write  for 
particulars. 


The  Toronto 
Silver  Plate  Co. 

Manufacturers  of 

Sterling  Silver  and 
Electro  Silver  Plate 

TORONTO,  CANADA. 

E.  G.  Gooderham,   Manager. 
Jno.  C.  Copp,  Sec.-Treas. 


the  Guatemalans  are  satisfied  with  the 
ordinary  firmer  and  half-round  chisels  and 
gouges  with  which  they  are  served,  they 
stand  in  great  need  of  technical  enlighten- 
ment. In  planes,  spirit-levels,  and  door 
furniture  generally  there  are  some  really 
ludicrous  specimens,  and  in  locks  of  various 
patterns  there  are  some  very  clumsy  imita- 
tions of  good  solid  designs  of  American  in- 
vention. Nearly  all  the  goods  of  this  order 
are  unbranded,  and  bear  no  indication  of 
the  place  of  origin.  It  is  understood,  how- 
ever, that  they  emanate  from  Germany.  The 
Dutch  hoes  alluded  to  in  the  extract  above 
given  are  exceedingly  rough  pieces  of  work, 
and  although  they  bear  what  are  evidently 
the  brand  and  the  names  of  the  dealers  in 
Guatemala,  they  also  bear  the  English  mark 
of  three  crowns  and  something  else  not  fully 
discernible.  The  retail  prices  which  are 
attached  to  the  specimens  can  only  be 
rightly  judged  by  an  examination  of  the 
goods,  and  therefore  it  would  be  useless 
giving  the  figures. 

Happily,  there  are  some  good  qualities 
amongst  the  specimens,  and  these,  without 
exception,  hail  from  the  United  States  of 
America.  They  are  found  in  axes,  matchets, 
screw-hammers,  claw-hammers,  saws,  and 
one  or  two  sizes  of  chisels,  and,  as  might  be 
expected,  they  were  sent  out  from  the  work- 
shops of  some  of  the  best  makers  in  the 
United  States  In  any  endeavor  that  may 
be  made  to  get  back  the  trade,  or,  at  least, 
to  secure  a  fair  share  of  it,  it  is  certain  that 
the  eternal  question  of  price  will  be  seriously 
encountered,  but  as  difficulties  in  this  direc- 
tion have  been  conquered  before,  there  is 
no  reason  why  they  should  not  be  hopefully 
regarded  in  this  case.  There  is  no  necessity, 
nor,  indeed,  is  it  desirable,  to  work  down  to 
the  level  of  the  German  kir.d  and  quality 
under   consideration,  but  surely,  by   a  judi- 


cious and  patient  study  of  the  market,  it  is 
possible  to  produce  patterns  which  will  meet 
the  necessities  of  the  trade  and  yet  serve 
the  further  ends  of  elevating  the  Guatemalan 
idea  of  quality,  and  of  reopening  a  wholly, 
or  all  but,  closed  market. — Ironmonger. 


FAVOR  ST.  LAWRENCE  ROUTE. 

The  Chicago  representatives  to  the  Deep 
Waterways  Convention  in  Toronto  have  re- 
ported to  the  Chicago  Board  of  Trade  in 
favor  of  making  Chicago  a  seaport  by  way, 
in  accordance  with  the  prevailing  sentiment 
in  the  Convention,  of  the  St.  Lawrence,  Lake 
Champlain,  and  the  Hudson.  The  report 
set  forth  that  Chicago  could  well  afford,  in 
view  of  the  advantages  of  being  a  seaport, 
to  undertake  the  task  itself.  The  route  sug- 
gested has  the  advantage  of  being  largely 
in  the  United  States,  and  of  meeting  the  sea 
in  a  port  that  is  not  closed  by  ice,  and  pos- 
sesses the  other  advantages  of  being  the 
greatest  seaport  and  railroad  centre  on  the 
continent.  But  we  do  not  think  that  Chi- 
cago will  undertake  the  task  of  uniting  her- 
self with  the  Atlantic.  It  would  involve  a 
breach  of  promise  in  her  engagement  to  the 
Gulf  of  Mexico.  The  drainage  canal  is  a 
stupendous  undertaking  ;  it  reflects  great 
credit  upon  the  enterprise  of  the  city  of 
Chicago  ;  it  will  connect  Chicago  with  the 
Mississippi  River  and  the  Gulf,  and  will  ab- 
sorb the  energies  of  Chicago  for  some  time. 
Its  full  commercial  value  will  not  be  realized 
till  the  improvement  of  the  Illinois  River,  or 
the  construction  of  the  Hennepin  Canal,  be 
completed,  and  on  a  far  larger  scale  than 
contempla  ed  by  present  plans.  If  Chicago 
is  to  be  made  an  Atlantic  seaport  also,  it  will 
only  be  through  the  liberality  of  the  general 
Government,  we  take  it. — N.  Y.  Journal  of 
Commerce. 
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SEAMLESS  STEEL  WARE. 

The  McClary  Mfg.  Cc.  have  lately  made 
some  lines  in  seamless  steel  which  are  the 
deepest  straight  drawings  yet  turned  out 
by  Canadian  manufacturers.  The  accom- 
panying cuts  show  some  of  the  styles.  The 
company  make  the  milk  and  rice  boiler  in 


tiremuseum  weighs  about  twenty-two  ounces, 
and  my  only  trouble  is  in  recharging  the 
battery.  The  latest  addition  to  my  store  is 
a  hollow  cane  fitted  witha  tiny  lamp  provided 
with  a  small  silvered  reflector  concealed  >n 
the  knob.  The  cane  is  sealed  at  the  bottom 
by  a  rubber  stopper,  and  the  exciting  fluid 


two  sizes — 2  and  4  quart — and  saucepans  in 
I,  2,  3,  4  and  6  quart,  and  the  same  sizes  in 
covered  pails.  These  goods  are  all  re-tinned, 
and  present  a  handsome  and  finished  ap- 
pearance, and  will  no  doubt  find  a  ready  sale 
among  the  trade. 


PORTATIVE   ELECTRICITY. 

THE  resources  of  electricity  on  a  small 
scale  have,  according  to  an  English 
contemporary,  been  admirably  illus- 
trated by  an  ingenius  gentleman  of  Man- 
chester. This  individual  carries  an  electric 
museum  on  his  person.  It  combines  utility 
with  ornament,  the  idea  originating  in  an 
effort  to  protect  personal  property  from 
shifty  and  elusive  thieves.  After  being  re- 
lieved of  a  valuable  personal  ornament,  the 
gentleman  who  fell  among  thieves  "  rigged 
up,"  he  says,  "a  small  contract  for  my  scarf 
pin,  bought  a  tiny  electric  bell,  made  a  double 
pocket  accumulator,  and  am  now  ready  for 
any  emergency.  I  have  also  made  a  con- 
tract for  my  watch  ;  thus,  if  any  attempt  is 
made  to  extract  it  quietly  the  tell-tale  bell 
indicates  the  fact  at  once.  The  third  item 
of  my  equipment  is  a  tiny  incandescent  lamp 
concealed  in  a  well-finished  artificial  water- 
proof flower  pinned  to  my  coat.  Another 
piece  of  apparatus  consists  of  a  very  fine 
platinum  coil  placed  in  a  cavity  made  of 
asbestos.  By  inclining  the  little  glass  tube 
the  mercury  in  the  same  closes  the  circuit  of 
my  pocket  battery,  and  I  can  thus  light  my 
cigar,  etc.,  regardless  of  the  weather.  The  en- 


is  a  mixture  of  chromic  and  hydrochloric 
acids.  The  cell  consists  of  an  amalgamated 
zinc  rod  and  a  strip  of  platinum  foil.  This 
type  of  battery  was  used  for  Tissandier's 
navigable  balloon.  By  inclining  the  cane 
the  lamp  is  fed  by  an  electric  current,  and 
gives  a  good  light."  For  ingenuity  and 
completeness  this  portative  museum  of 
electricity  is  not  only  a  record  breaker,  but 
an  apt  illustration  of  what  the  electrician 
can  do  with  invisible  forces  he  can  control 
and  manipulate. 


PREPARATION  OF  CHROMIUM. 

From  some  new  researches  of  Henri  Mois- 
san  upon  chromium,  says  an  exchange,  it 
results  that  through  the  use  of  the  intense 
heat  produced  by  the  electric  arc  it  is  pos- 
sible to  prepare  fused  chromium  in  very 
large  quantities.  The  product  may  be  re- 
fined either  by  fused  lime  or  by  the  double 
oxide  of  calcium  and  chromium.  The  metal 
obtained  under  such  circumstances  is  less 
fusible  than  platinum.  It  may  be  filed,  it 
takes  a  beautiful  polish,  and  is  not  attacked 
by  atmospheric  agents.  It  is  attacked  but 
slightly  by  acids  and  resists  aqua  regia  and 
alkalie?  in  fusion.  This  preparation  of 
chromium  will  permit  of  efficaciously  study- 
ing the  alloys  ot  the  metal.  United  either 
with  aluminum  or  copper,  it  gives,  in  fact, 
some  very  interesting  results.  Pure  copper, 
alloyed  with  0.5  of  chromium,  has  its  tough- 
ness nearly  doubled,  and  the  alloy,  which  is 
capable  of  taking  a  beautiful  polish,  alters 
less  than  copper  does  in  contact  with  moist 
air. 


SITUATION   WANTED. 


Advertisements   under  this   heading,  two  cents  per   word 
each  insertion,  payable  in  advance. 

SITUATION     WANTED     IN     WHOLESALE    OR 
retail  hardware  store  by  enterprising  young  man, 
21  years  of  age.     Address  Box  135,  Brighton.  (43) 


SITUATIONS  VACANT. 


HARDWARE  CLERKS-INCREASE  YOUR  IN- 
COME by  showing  The  Hardware  Dealer's  Maga- 
zine to  your  local  hardware  merchants  and  manufac- 
turers. Subscription  $1.00  a  year.  Liberal  commission. 
For  sample  copy,  terms,  etc.,  address  D.  T.  Mallett, 
Publisher,  78  Reade  St  ,  N.Y. 


Pickard's  Pat.  Sink  Strain 

Has  been  a  great  seller  with 
agents.    We  manufacture 
agents'  specialties. 

Address  ARMOUR  MFC.  CO. 

342  Vonge  Street,  TORONTO,  ONT. 


OUR  SALES  OF 


"BURHAM 


»   Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  other 
Try  it  and  be  convinced 


Sole  Consignees  for  Canada, 


MCRAE  &  CO..  OTTAWA 


Pigou,  Wilks  &  Laurence 


Limited. 


II  QUEEN  VICTORIA  ST.,    -    LONDON,  E.  C. 

Sole  makers  of  the 

"ALLIANCE" 

PRIZE  SPORTING  POWDER 

THE    TRADE   ONLY    SUPPLIED. 

THE 

Best  Dpsetter 

A  Poor  Upsetter  meaDS  to  the  black- 
smith who  buys  ^OEAfcfc.  *l  money  thrown 
away.  In  the  ^^^fy-long  run  it  don't 
pay  a  merchant  ^^tXS> 'to  handle  goods 
that  are  not  sat-  ^<?/STCf&  isfactory  to  his 
customers.  Jardme's  Patent  Tire  Upsetter 
is  reliable  and  durable,  and  moderate  in 
price. 


A.  B.  JARDINE  &  GO. 

Manufacturers  Blacksmiths'  Tools 
HESPELER,  ONT. 
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Ontario  Nut  Work,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of  Hot    Pressed 
Nuts,  Square  and  Hexagon 


Qlarkson 

ACCOUNTANTS    .     .     . 


Established  1864. 

26  Wellington  St.  East,  TORONTO 

MUNN'S  LIQUID  GLUE 

Received  the  Highest  Award 

WORLD'S  FAIR,  1893 

In  competition  with 

American  Glues 


THE  ART  METROPOLE,  Agents. 

131  Yonge  St.,  TORONTO. 


Calcined  Plaster.         Sewer  Pipes. 

Chimney  Linings  and  Tops. 

Mortar  Stains.  Fire  Bricks  and  Clay. 

Enamelled  Porcelain  Sinks. 

English  and  Belgian  Portland  Cements 

and  General  Builders' 
and  Contractors'  Supplies. 


W.  McNally  &  Co. 

MONTREAL. 

1879 ESTABLISHED 1879 

Essex  Handle  and  Wood-Turning  Works 


You  can  make  no  mistake  by  placing  your  order  for 
Axe  Handles  with  us.  Our  Shaved  Pattern  Second 
Growth  Axe  Handle  is  undoubtedly  the  best  handle  in 
the  market.  Our  Polished  Octagon  Axe  Handle  cannot 
be  improved.  Our  Second  Growth  Oak  is  a  beauty. 
Our  timbers  the  toughest  and  patterns  the  best.  Ship- 
ment for  June  and  July  exceeds  three  thousand  dozen. 
Let  us  have  your  specification  for  future  shipment  now 
and  you  will  be  pleased. 

GARDNER  BROS.  &  CO., 
ESSEX,   OJfT. 


BESSIE'S  FAITH. 

Little  Bessie's  papa 

Is  an  advertising  man, 
Who  talks  his  business  everywhere, 

Everywhere  he  can. 

Little  Bessie  heard  him, 

Heard  him  talking  ads, 
And  became  a  loyal  convert 

To  that  theory  of  her  dad's. 

And,  like  her  good  papa, 

Believed  that  anything  desired 

Could  be  had  by  advertising 
When  properly  inspired. 

One  day  there  came  a  babe, 

To  fill  the  house  with  joy, 
A  great  big  bouncing  baby, 

A  ten  pound  baby  boy. 

And  when  Bessie  saw  her  brother, 

As  she  tip  toed  on  the  mat 
And  saw  the  babe,  she  said,  "  Mamma, 

Did  you  advertise  for  that?" 

— Printers'  Ink. 


THEY  HAD  A  PLEASANT  TIME. 

The  Review  had  a  pleasant  call  last 
week  from  Mr.  J.  Cameron,  the  travelling 
agent  of  The  McLean  Publishing  Company 
of  Toronto,  a  publ'shing  firm  who  de- 
vote their  energies  to  the  publication  of 
Trade  Papers.  The  company  publish 
The  Hardware  Merchant,  The  Can- 
adian Grocer,  Books  and  Notions, 
The  Dry  Goods  Review  and  Printer 
and  Publisher,  all  of  which  are  very  ex- 
cellent publications  and  most  valuable  to 
the  people  engaged  in  those  respective 
businesses.  Mr.  Cameron  took  quite  a  num- 
ber of  new  subscriptions  and  renewals  in 
the  Portage.  We  take  The  Printer  and 
Publisher,  and  know  it  to  be  a  model  of 
the  printers'  art  and  a  bond  of  union  between 
the  Canadian  publishers  that  is  daily  grow- 
ing in  popu'arity  among  those  for  whom  it 
is  specially  published. — Portage  la  Prairie 
Review. 


END   OF  THE   PASS-BOOK. 

One  of  the  greatest  impositions  upon  the 
retail  dealer,  remarks  an  exchange,  is  the 
pass-book  system.  He  is  not  only  expected 
to  keep  his  own  book?,  but  also  to  keep 
those  of  nearly  all  his  customers.  While 
they  expect  the  book  to  be  properly  kept  and 
always  correspond  with  the  dealer's  books, 
they  are  careless  about  bringing  it,  and  end- 
less annoyance  and  confusion  is  caused. 
This  is  bringing  the  coupon  system  more 
than  ever  into  prominence. 

It  does  away  with  bookkeeping,  saves  the 
dealer  much  annoyance  and  labor,  prevents 
all  loss  in  forgetting  to  charge  the  goods 
sold,  and  by  offering  them  at  a  slight  dis- 
count you  can  soon  put  your  business  on  a 
cash  basis.  The  customer  likes  them  be- 
cause their  is  no  disputing  at  settlement 
and  he  knows  that  no  goods  can  be  charged 
to  him  by  mistake. 


D0W5WELL  BROS. 

HAMILTON,  ONTARIO 

MANUFACTURERS   OF 

Clothes  Wringers,  Mangles, 
Churns,  Washing  Machines, 
and  Household  Specialties 


Prices  are  low  but  you  will  find 
our  goods  first-class.  Send  for 
Catalogue 


Eastern  Agents 


I.  L. 


&  SOU,  -  Montreal 


RAMSAY'S 

Furniture  Varnish 
Brown  Japan 
Inside  Varnish 
Outside  Varnish 

In  Handy  Cans 

IS    THE    PROPER    LINE. 


A.  RAMSAY  &  SON 


MONTREAL. 


Theile  *  Quack 

ELBERFELD,  GERMANY. 

Manufacturers  and  Exporters  of 
high-class 

HARDWARE 

CUTLERY  AND  ENAMELLED  IRONWARE. 
Ask  for  goods  marked  Theile  &  Quack. 

LAMPLOUGH  &  McNAUGHTON 

Canadian    Agents 

Temple  Building,    -    MONTREAL. 


GET  IHE  NAME  STRAIGHT, 

IMPERIAL 

FRENCH  a 

GREEN 


JOHN 
LUCAS 
8c  CO. 


THE  OLD  ORDI- 
NAL AND  OfUV 

Reliable. 
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HARDWARE. 


TELEPHONE    1780. 


J.  H.  FARR  &  CO.  "-molof  fine  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,  Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 

-       -      TORONTO,    ONT. 


8  to   16    MORSE    STREET, 


For  Iron  Fencing 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


^po-ats  „       JOSEPH  RODGERS  &  SONS, 


Limited. 


MANUFACTURERS   OF 

Pocket  and  Table  Cutlery,  Scissors,  Razors,  Erasers,  Etc. 

These    goods    have    fully    maintained    their    reputation    as    the    best    cutlery    in    the    world    for    over 

ONE    HUNDRED  AND  FIFTY  YEARS. 

Any  Infringements  of  our  Name  and  Corporate  Mark  will  be  promptly  prosecuted. 

Sole  Agents  for  Canada, 

JAMES  HUTTON  &  CO., 


Montreal 


CURRENT    MARKET    QUOTATIONS 


METALS. 


Tin. 

Uamb  and  Flag— 

56  and  28  lb  ingotB,  per  lb  . .  20,    21 
Straits "     ....  20,    21 

Tin  Plates—  Charcoal  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes $o  50  $5  75 

I.X.,           "           6  75    7  00 

I.X.X.,       "           8  00    8  25 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 3  75    4  00 

IX             "            4  75    5  00 

I'XX  ,        "            5  75    6  00 

I.XXX.,     "             6  75    7  00 

D.C., 124x17         3  50    3  75 

DX            4  50    4  75 

DX.X.        "            4  75    5  CO 

i^o(e.-Other  brands  might  be  shaded 

by  25o.  per  box. 

Coke  Plates— Bright 

Bessemer  Steel— 

I.C.,  usual  sizes    3  35     6  50 

I.C.,  special  sizes 3  60    3  75 

Charcoal  Plates— Terne. 

Dean  or  J. Or.  Grade— 

I.C.  20  x  28,  112  sheets  . .     6  50    6  75 

I.X.  Terne  Tin 8  75  9  00 

Old  process  I.C 13  00 

"    F      "      I.X 16  0C 

Charcoal  Tin  Boiler  Plates. 

Cooklev  Grade—  Per  lb. 

X.X.",  14x56,  50  sheet  bxs  ) 

14x60,  "  >   6c,     6|c 

l*x65,  ) 

Tinned  Plates 

72x30  up  to  24  gauge 6J    6J 

26        '«     6|    7 

28        "     7J     7J 

Iron  and  Steel. 

Base  Price 

Common  Ba^,  per  100  lb    . .  $1  85  1  90 

Refined      "               "             ••     2  35  2  65 

Horse  Shoe  "          "             ..    2  60  2  75 

Band               "           "              ..     2  25  2  30 

Hoop              "             '             ..     2  25  2  30 

Swedish         "           "             ..     4  00  4  25 

Sleigh  Shoe  Steel 2  50 


Tire  Steel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb   0  10    0  14 

Russian  Sheet       "        0  10 J  0  11 

Tank  Platesl-5  and  thicker  2  00    2  25 

Boiler  Rivets 4  60    5  00 

Boiler  Tubes. 

Mnch    lOJc 

-inch   13J 

Steel  Boiler  Plate. 

\  inch  $2  45 

16    "      2  35 

\      "      nd  thicker  2  25 

Sheet  Iron, 
8  to  20  gauge  2  50 


22  to  24 
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Canada  Plates. 


2  35 
2  45 
2  65 


Alldull 2  50    2  55 

J  polished 2  55    2  60 

All  Bright  2  85 

Iron  Pipe. 

Wrought  67J  to  70  P-c- 
Galvanized,  45  to  50  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  574  P-C 

Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 44,  4J 

26gauge,  "       4f ,  5 

28     "  "       5,    5J 

Gordon  Crown— 

16  to  24  gauge,  per  lb  41,  44 

26  gauge,  "         4J,  4J 

28      "  "         4},  5 

Note— Cheaper  grades  about    1  cen 
per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 6    6  3-5 

1        "  "       4|    4} 

5-16  "  "       4i    44 

%       "  "       4J     4g 

7-16  "  "      H    4 

Yt      "  "       3&    3i 

%    "       "    n  3 

'<  \       "  "       ....2  4-5    2J 

Trace,  per  doz.  pairs    $3  60  5  90 

German  coil,  per  100  ft  ....165  2  70 
Jack  chain,  iron,  single,  per 

doz  yards 0  13  0  50 

Jack  chain,  double,  per  doz 

yards 0  15     

Jack  chain,  brass,  single,  per 

dozyards 0  20  110 


Copper — Ingot. 

English  B.  S  ton  lots  0  104  0  11 

Lake  Superior  0  10J  0  11 

Bolt  or  Bar. 

Cutlengths, round, 4to?in.$0  20  $0  22 
"  round  &  square 

1  to  2  in 0  19    0  21 

Vote — Complete,  lengths  abou    <ifteen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

Untinned,  14  oz,  and  light, 
16  oz,  14x48  and  14x60   SO  14    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  14i  0  I64 

Note — Extra  for  tinning,   2  cents  per 

pound,  and  tinning  and  half  planishing 

3  cents  per  pound. 

Planished  and  tinned,   14x 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 

4x6  ft,  25to30  1bea,  perlb..  0  16    0  17 
"       35  to  45      "         "       ..0  W,  0  154 
"       50  lb  and  above  per  lb  0  14~  0  14J 
Boiler  d  T.  K.  Pitts 

Plain  Tinned    perlb 0  19 

Spun  '*         0  23 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  18  0  20 

27  to  30      "      ..  0  20  0  21 

30  and  up 0  23  0  26 

Sheets,  haru-rolled  2x4  ft. ..  0  21  0  23 

Zinc  Spelter. 

Foreign,  per  lb 0  044  0  04$ 

Domestic    "      0  04J  0  044 

Zinc  Sheet. 

5  cwt  casks 0  04J 

Part  casks 0  05 

Lead. 

Imported  Pig,  per  lb 0  2}    0  023 

Domestic  "       0  02| 

Bar,  1  pound 0  044 

Sheets,  24  lbs,  sq.  ft,  by  roll  0  04}  0  04| 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  04J  0  044 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  par  lb  and  30  p.c. 
discount. 


Note — Cut  lengths,  net  price  ton  lots 
30  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  74c. 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  134  C  14 

Standard  0  124  0  13 

Wire 0  17    0  19 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb  $0  10    0  104 

Other  makes"    0    9J  0  10 

White  Lead. 

Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  cwt  4  50  4  50 

No.  1  Do "  4  25 

No.  2  Do "  4  CO 

No.  3  Do "  3  75 

Prepared  Paints. 

(In  4,  4  and  1  gallon  tins.) 

Pure,    pergallon $1  00 

2ndqualities    "      0  90 

Barn(inbbls)  0  80     0  90 

Colors  in  Oil. 

(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

Green   0  09 

Chrome    "        0  08 

French  Imperial  Green 0  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwt  1  35  1  40 
"      (J.F.L.S.)"        "  2  75 

"  Roval  "  "  1  10  1  15 
Venetian  Red,  (best)  "  "  1  80  1  90 
English  Oxides  per  cwt  3  00  3  25 
American      "     )      ..        .,  1  25  x  y0 

Canadian    "     ) 

Paris   Green,  per  lb  0  15    0  16 

Burnt  Sienna,  pure,  per  lb 0  08 J 

Burnt  Umber      "      0  05 

do      pure  0  08 

Dropiilack  "      0  09 

Chrome  Yellows"      0  12 

"  "  Lemon  pure, 

8  lb.  tins,  perlb 0  19 

Chrome  Greons  "      0  12 

Golden  Ochre  0  033 
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Varnishes  (in  bbls).  Axle  Grease. 

No.  1  Furniture,     pergal 0  69     eer  gross 7  00  13  00 

Extra         '                    "        0  90  Bath  Tubs. 

Brown  Japan  "        0  65     zinc  discount 4  00    4  25 

Bro  wn  Japan,  Turpentine  p.  gal.  0  8a  c0PPer,  discount,  50  p.c.  off  Revised 

No.  1  Carriage                               "        1  30  jjgt 

Gold  Size  Japan       per  gal.  1  00    120  steel  Clad  20  p.c.  dis 

Pure  Orange  Shellac               1  95    2  05  „   ., 


Carpet  Sweepers. 

Bissell,  per  doz 22  50 

World  '  21  75 

Daisy,  "  24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "       30  00    33  00 


Glass.—  Window. 
Box  Price. 


1  30 


Bells—  Hani, 


Hard  Oil  Finish 

Oil  Shellac  1  40  Brass,   60    to  bb$. 

White  Shellac '.*.'.'.'.'.'. '.'."'."     '.'.".'.'  2  25  Nickel  50  and  10  to  60  p.c 

Linseed  Oil  (in  bbls)  „  „  Door, 

„„„     „„„.  n  KO  n  „  Gongs, Sargant's 5  50    8  00 

Raw     pergal  0  52  0  53  *,    Peterboro,  dis.  50  per  cent 

Boiled  0  55  0  56 

Turpentine  (in  bbls)  American  make.di's'coun  t  60to60  and 

Selected  Packages,  per  gal  0  39    0  40  5  per  cent. 

Castor  Oil.  Canadian,  dis  45  and  50  pc. 

Best,  perlb 0  06i  0  07J  Farm. 

Cod  Oil.  American, eacn 2  00    5  00 

Cod  Oil,  per  gal 0  50    0  51  House, 

Giue(inbbls)  American,  per  lb 0  35    0  40 

Common,  o  07}  0  08  „   „ 

French  medal 0  091  0  C9J  Bellows. 

Cabinet,  sheet 0  11    0  12  Hand,  per  doz , 

White.extra  0  16    0  18  Mou Wars'    "      . ::•-,. I  5°*°°° 

Gelatine  0  20    0  30  Blacksmiths'  discount  35,40  percent 

Strip   ......I'... .[.... .[....  0  16    0  18  Belting. 

Coopers    °  19    °*     Agricultural,  50  per  cent. 

Al  clear  ......   ...........     ......    009      N  leatner,  dl8.  i0  &  5  p.c.  to45  p.c. 

L.quid  Glue-F.  LePage's,  dis.  20  to   B     t  diu     30  t(1  33i  percent. 
25  per  ct.  off  list;  Munn's,  dis.  25  to  30  '  'Jr 

per  cent,  off  list.  Bench  Stops. 

Per  doz 5  00    6  00 


Cartridges — <SeeAmmunition . 
Castors. 
Bed,  new   list,  dis.  50pc.  )  to  50  and  5 
Place  dis.50pc,  J     percent. 

Cattle  Leaders. 

No  31  and  32,  per  gross  ....     8  50  1125 

Cement. 

Portland,  car  load  lots 

Thorold  ,'  

Queenston       "  

Napanee  "  

Chalk. 
Carpenters'  Colored,  per 

gross  0  45 

White,  lump,  per  cwt   0  60 

Red o  05 

Crayon,  par  gross  0  14 

Chisels — Socket,  Framing  and  Firmer 
American, dis  70  and  10  per  cent . 
Canadian,  dis    35  per  cent. 
Tanged  Firmer  per  doz....    0  85     4  00 
Churns 


2  70 
1  10 
1  10 
1  10 


0  75 
0  65 
0  06 
0  18 


Size 
United 
i  nches 
14  to  25 
26  to  40 
41  to  50 
51  to  60 
61  to  70 
71  to  80 
81  to  85 
86  to  90 
91  to  95 
96  to  100 
101  to  105 
106  to  110 
111  to  115 


Star. 


Per 

50  ft 


11  5 
1  30 


Per 

100  ft. 

2  20 
2  50 

2  90 

3  20 
3  50 

3  90 

4  40 

5  00 


Double 
Diamond 
Per 
50  ft.  100 


1  50 
1  75 


3  90 

4  30 

4  80 

5  30 

5  80 

6  75 

8  25 

9  50 
11  25 
13  50 
15  00 


Pilkington. 
Ordinary. 
1st  break $2  70 


2nd 

3rd       "        

4th       "        

5th       "        

6th        "        

7th       "        

Picture  Glass 
Pilkington's  ordinary. 


2  90 

3  lo 
3  40 

3  65 

4  15 
4  65 


Daisy  or  Leader,    dis.    from   factory   1st  break  '  4 

60  and  2tf  per  cent.   From  stock  60   2nd 


HARDWARE. 


Bits — Auger. 
Gilmour's  dis  60  per  cent. 

Aminunition-Car«nd5«.  Excelsior    discount  60perceL, 

_    „   _  .„        J=  "  Rockford  Common,  65  to  65  and  5  p.c. 

B.  B.  Caps,  50  and  5  per  cent.  >i       Perfection,  50  and  10  per  c. 

Kim  Fire  Pistol,  dis. 40to  45  p.c.  Anier.  jenning's  Gen,  net  list  to  5  p.  cent  dis 
Rim  Fire  Cartridges,  Dom.  50  &  5  p.c. 

Rim  Fire,  Military,  net  list,  Amer.  ,         ,        \<"'- 

Central  Fire  Pistol  &  Rifle,  15  to  18  per  GUmcur  s,  47}  to  oO  per  Cb.it 
cent.,  Amer.  Expansive 

%nor.^F0iperCcernrtidge8,PiStOlSiZeS-  Clark's.  15  per  cent. 

Central   Fire    Cartridges,    sporting  Excelsior,  10  per  cent. 

and  military,  15  and  5  per  cent.  Gimlet 

Central  Fire,  Military  and  Sporting,  Clark's  per  doz      .   .     0  65    0  90 

Amer.  net  list.      B.B.  Caps,  discount  Diamond,  Shell  "       100    150 

45  p.c.    Amer.  Nail  and  Spike,  per  gross    2  25    5  20 
Loaded  and    empty  Shells,  "  Trap  " 

and  "  Dominion  '    grade,25  p.c  Blacking,  (Catchpole's). 

Shot.  No.  1,  Egyptian  Blacking 9  00 

Canadian,  common.  20  per  cent.  "    2,  "  "  4  50 

Brass  Shot  Shells,  55  and  10  p   c. 

Primers,  30  per  cent.  Blind  Rollers. 

Wads. — Baldwin's.  Annex    per  doz.     125    175 

perlb  Mascot    "  135    185 

Best  thick  white  felt  wadding,  Erminie  "  112    120 

in  }  lb.  bags 1  00  _..     .         ,  _,    .   _.       , 

Best  thick  Grown  or  grey  felt  Blind  and  Bed  Staples. 

wads,  in  }  lb.  bags 0  70  All  sizes,  per  lb 0  11    0  15 

Best  thick  white  card   wads,   in  Bolts. 

boxes   of   500    each,    12   and  Carriage,  dis,  70  and  10  p.c. 

smaller    gauges 0  99  Tire,  dis  60  to  60  and  10  per  cent 

Best  thick  white  card  wads,  in  Stove,  dis., hO  and  10  p.c. 

boxes  of  500  each,  10  gauge.....    0  35  Elevator,  dis.,  35  to  40  p.  c. 

Best  thick  white  card  wads,  m  Machine,  dis.,  70  to  70  and  10  per  cent 

boxes  of  500  boxes,  8  gauge 0  55  »»«■•»•_. 

Thin  card  wads  in  boxes  of  1000  Boring  Machines. 

each,  12  and  smaller  gauges...    0  20  Complete,  with  Augers,  ea.    5  00    7  5C 
Thin  card  wads  in  boxes  of  1000  Braces 

each,  10  gauge 0  25  uary,„r<~  '         fi  no    i  ---, 

Teanchar8dgWaugeinb0XeS0'  10°°    0  45  *^™m"\"\"Y.  10  0°o°  11  00 

Chemically  prepared  black  edge  Mill's  Falls' 15  50  29  on 

grey  cloth  wads,  in    boxes  of  p.  M  Millar  s  *  alls  15  50  29  00 

250  each—  Brackets— Shelf. 

11  and  smaller  gauge  0  65    T  ,  „         ,. 

9  and  10  gauge  7..... 0  75  Japanned  Canadian,  per 

7  and  8  gauge  0  90       doz.  pairs 0  50    3  40 

5  and  6  gauge  ..... ......'........'..'    110  Berlin  Bronze  Cana'n   ....     0  85    3  20 

Superior    chemically    prepared  Broilers. 

pink    edge,    best  white  cloth  Light,  dis. 65  to  67}  per  cent. 

Tf^A  ilSfi~S»i,?«  i  «  Reversible,  dis.,  65  to  67}  per  cent. 

9  and  10^augesg      g   1  40  Vegetable,  per  doz,,  dis.  h%  per  cent 

» ana iu gauges j.  «u  H  vn   «        <<       «  nr 


7  and  8  gauges 1  65 


Henis.No.8 
No.  9 


6  00 


per  cent. 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.O   i  35 

"  No.  2 2  70 

Compasses,  Dividers,  etc. 
American, dis., 60}  to  65  p.c. 
Cradles,  Grain. 
Canadian,  discount  25  to  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list; 

dis.  40  per  cent. 
Hart  Mfg.  Co.,  (bolt dies)  (Amer.  list) 
dis.  25  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz 0  88    160 

English,     " 2  00    4  00 

Draw  Knives. 
American,  dis.  70  and  10  p.c. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand,  and  Breast. 

Millar  Falls,  per  doz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37}  to  40  per  cent. 
Standard,  dis.  47}  to  50  p.  c. 

Elbows — Stove  Pipe 
$1.00  to  $1.65  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30    Obi 

Wine,  per  doz   130    2  25 

Star,  "  2  80     3  90 

FennsCorkstops,  No  2p.doz 1  70 

Petroleum,  per  doz 4  50    6  50 

Files  and  Rasps. 
Kearney  <fe  Foote's  discount  Am.  List 

57}  to  60  per  cent. 
Black  Diamond,  50  &  5  per  cent.  dis. 

to  50  and  7}  Amer.  List. 
Nicholson's  dis. ,  Amer.  list,  50,  50  and  5 

per  cent 
Toronto  File  Co.,  50  and  10  to  60  p.c. 

Amer.  list 
Jowitt's, dis.  Can.  list,  25pc.  to  27}  p.c. 
Globe  File  Co.'s  disc.  60  per  cent. 


40 

4  70 

5  40 

5  90 

6  50 

6  90 

7  70 


3rd 

4th 
5th 
6th 
7th 

Gas  Fittings  and  Staple  Brackets 

Jas.  Barwell,  Toronto— Dis.  20  to  25  p. 
c,  free  of  du*y.  Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each   £J    30 

Enamelled"     0  55    '."'..', 

Grindstone  Fixtures. 

P.  S.  &  W.,  per  doz 3  88    4   25 

Hammers— Nail. 

Maydole's   net  list  to  5  per  cent,  dis 
Can.  discount  25  to  27}  p.c 
Tack. 

Magnetic,  per  doz  110    150 

Sledge 

Canadian,  perlb 0  12}  0  13 

Ball  Pean. 
English  and  Can.,  perlb       0  25    030 
Handles. 

Axe       per  doz 00    3  50 

Store  door    "     1  00    1  80 

Chest,  per  doz  pairs  0  40    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer    "         325    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  35 percent.  to40p  c 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.c 

Saw. 

American,  per  doz   1  00    1  25 

Plane. 

American,  per  gross  3  15    3  75 

Hammer  and  Hatchet, 

American,  per  doz  0  50    0  8C 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 

Door  4  and  5  inch,  per  pair    9  40    0  80 
Lanes,  50  to  50  and  5  p.c. 

Hatchets. 

Can.,  dis  40  to  42}  p  c. 
Hinges. 

Blind,  Parker's, dis.  60  to 60  and  10  p  c 
"  hepard's  Noiseless,  dis. 60  pc 
"  "    Buffalo,  dis  60  to  70  p.c 

Light  T  and  strap,  dis  65  to  70  p.c 


and  6  gauges 3  90    Queen  Cit    7  50  10  00 

Anvils 

Perlb 0  10    0  12}  Butchers' Cleavers. 

Anvil  and  Vice  combined  From  8  to  12  inch,  per  doz    500    4    23 

Butts— Brass . 
Wrought  Brass  dis.  70  and  10  to  75  per 


7  00      Horse    Rasps,  Kearney  &  Foote's  dis    Heavy,  per  lb 03  3-5    0  043 


each 4  50 

Augers. 
Gilmour's,  discount50  per  cent. 

Hollow  Steam's  per  doz..  13  00  20  00  Cast  Iron 

Adjustable"           each 5  50     6  50  r.oose  pin   nia    65  x,nd  5  to  6>5  5  ne    and 

Post  Hole, Vaughan's,  each    135    160  f  1,  cint                              M  i  pc.  and 

Excelsior,  Jennings',  discount  50  pel  '               "                 „     , 

cent.  Wrought  Steel . 

Awls.  Fast  Joint,  dis. 65  &  10  to  70  and  5  p.c. 

Sewing            per  gross C  65    159  Loose  Pins,  "    65  &  10  to  70  and  5  p.c. 

Pegging,               "             ....    0  65    1  25  Berlin  Bronzed,  dis.  70,  70  and  5   per 

Brad,                                  ....     0  85    1  60  cent. 

"handled           "        ...      3  60    7  30  Gen  Bronzed, perpair  ....     0  40    0  65 

Saddlers'                "         ....     0  45    160  Can  Openers. 

Awl  Hafts.  Acme,  per  gross   9  00    10  00 

Patent  Peg,  per  gross 1  -  -,     „  0  Sardin    Scissors,  per  doz.    3  75      4  50 

"    Sewing,         "          ..-../«  Ba  Cardt 

Awl  and  Tool  Sets.  Horse.perdoz 0  60    100 

Millar's  Falls,  per  doz 2  80    8  30  Carpet  Stretchers. 

Axes.  American,  per  doz 100    150 

per  box    6  00  12  00    Bullards  "      6  50 


Am  list,  50  p.c.  to  50  and  10  p.c. 
Horse  Rasps,  dis.  45  p.c.  Amer.Hellers 
Horse  Rasps,  Spencer's,  dis.  Can.  list 

40  p.c. 
Horse  Rasps,  Toronto  FileCo.,  50  and 

10  p.c,  Amer.  list. 

Fluting  Machines. 

Each 0  60    2  00 

Forks. 

Hay.Manure,  etc,dis.40  to  45  p.c 

Freezers,  Ice  Cream. 
Gem,  dis,  57}  to  60  per  cent. 
Shepard's     Lightning,  dis.   50    to    50 
and  10  p.c. 

Fruit  Presses. 

Henis',  per  doz  3  25    3  50 

Enterprise,  discount  10  p.c. 
Shepard's  Queen  City,  dis.  15  p.c: 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  etc, 

Stanley's,  dis. 50,  55 p.  0. 

Wire  Gauges 

Winn's  Nos.  26  to  33,  each     165     2  4( 


Screw   hook  and  hinge 

6  to  10  in. ,  per  set 0  00    0  03J 

12  up  "        0  CO    0  02i 

Per  doz.  set 

Screw,  Eureka '13    1  80 

Gate,  Clark's 1  50 

"       Shepard's,  dis  50  to  60  p.c 
Per  doz. 

Spring    1  35 

"    Shepard's  Samson  175 
Hoes. 
Garden,  Mor  ar,  etc., discount  40  to 
45  per  cent. 

Planter  doz 4  00 

Hooks — Cast  Iron 

BirdCage,    perdoz 0  50 

Clothes  Line,    "       0  27 

Harness,  "        0  72 

Hat  and  Coat,  per  gross      100 

Chandelier    perdoz 0  50 

Wrought  Iron. 
Wrought  Hooks  and  Staples,  Can. 

dis.  40  and  5  to  40and  10  per  cent. 
Wrought  Hooks  and  Staples,  Amer 

dis.  75  and  10  to  80  per  cent . 


2  20 

pairs 
1  40 
1  90 


5   Oi 

1   It 
0  63 

0  88 
3  00 

1  00 


28 


HARDWARE. 


Wire. 
Hat  and  Coat.dis.  55  to  60  p. c 

Belt,  perl.OOO 0  60    2  70 

Screw,  bright,  Eng..  dis.  60  per  cent. 

Horse  Nails 
Canadian, dis.    60to  60  and  2J  p.o. 
Horse  Shoes, 

FOB.  Toronto  &  Hamilton $3  80 

Snow,       "  "  ...     3  90 

F.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  Picks. 

Star.perdoz 3  00   3  25 

Kettles. 
Brass  spun,  74  per  c.dis.  off  new  list 
Copper,  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 
American,  60  and  10  to  65  and  5  p.c. 

Keys 
Lock,  Can, dis  50 p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am  per  gross 160    4  75 

Knobs. 
Door,  iapanned,  and  N.  P.,  85  to  3  00 

per  doz. 
Bronze, Berlin,  per  doz  ..    2  75    3  25 
Bronze  Gem,        "        ....    6  00    9  00 
Sava  "        ■•••    8  75  10  00 

Shutter    porcelain,  F  & 

L   screw,  per  gross $130    4  00 

Knives. 
Clauss,  bread, cake  and  paring  knives 

$7.20  per  doz.  nett. 
Hay  Knives,  spear  point,  L  or  T  hdle 
45  per  cent.  dis. 

Lightning,  per  doz .8  40    14  00 

Heaths,  45  per  cent.  dis. 
Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized  1  87    3  85 

King,  wood,  "  2  75    2  90 

"       glass  '  4  00    4  50 

All  glass,  '  1  20    1  30 

Lines. 

Fish,   pergross 105    2  50 

Chalk,         "  190    7  40 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &Erwin,  per  doz    2  90    7  oO 

Cabinet. 
Eagle,  dis.  per  cent,  40  to  424  p.c. 

Padlock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  "  100    2  40 

Eagle,  dis.  percent, 15  to  17$  pc. 

Mallets. 
Tinvimiths',  per  doz    125    150 

Carp't'rs', hickory      "  1  25    3  75 

Lignum  Vitse,  "         3  85    5  00 

Caulking, each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis     00  to  25 
per  cent.  dis. 

Home,  each 

Mincing  Knives. 

American,  per  doz  42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  to  70.10  per  cert 

Nails. 
Cut  Nails  (Iron) 
1    Either  Canada  or  Amer.    Pat'n. 

'  Basis— 50  to  60  dy 185    190 

40dy 1  90    1  95 

30  dy 1  95    2  00 

20,16&12dy....     2  00    2  05 

10  dy 2  05    2  10 

8&9dy 2  10    2  15 

6&  7  dy 2  25    2  30 

2.  Amer.  Pattern  Only 

from  4  to  5  dy  ..     2  35    2  40 

3dy.(lath) 2  85    2  90 

3   Canada  Pattern  Only 

from  4  to  5  dy..    2  35    2  40 

3  dy.  (lath) 2  75    2  80 

3  dy.  A.P.  Fine     3  45    3  50 
Cut  Nails^ steel)  Add  10c.  totheprices 

in  list  for  iron  nails. 
Wire  Nails,    75,   11  and  5  per  cent  ; 
3  percent,  cash  delivered  in  lots 
of  10  kegs  or  more. 
Brads  &  Moulding  Nails,   75, 10  and 
5  per  cent,  from  new  list. 
Nail  Pullers. 
Herman  &  American....    1  85    3  50 
Nail  Sets. 

pergross 
Square,  round  and  octa- 

eon *  6°    4  u" 

Diamond 12  00  15  00 

Netting. 
Poultry,  65  to  65  and  5  per  cent. 

Oil. 
Canada  Refined  Oil  (Toronto)  14       15 

Carbon  Safety     "     0  17    0  18 

Canada  WW.     <;(     0  20    0  22 

American  W.W."     ■   ■  •  •  •     0  25 

S  R,  Seal  ., pergal  0  63    0  65 


Oilers. 
McClary's  Galvan.  Iron 

Oil    Can,    with    Pump, 

perdoz 19  50 

Zinc  and   Tin,  dis.   50,  50  and  10. 

Copper, per  doz 125    3  50 

Brass,  "       I  50    3  50 

Malleable,  dis   Sb  per  ct. 

Pails. 
Galvanized,  perdoz  2  25    3  30 

Pencils. 

Dixon's,  per  gross 100    4  25 

"        Carpenter 2  25    3  60 

Pardoz 6  00    9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent    American  dis.574 
Wood,  fancy  Canadian, or  American 

35  to  374  per  cent. 

BaUey's(StanR  &  L.Co.)42J  to45p.c 

Miscellaneous,  dis.  15  to  174  per  cent 

Bailey'sVictor.dis.  15  to  174percen< 

Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.  dis 

374,  40  p   c. 
Button's  Imitation,   per 

doz 5  00    9  00 

German,  per  d&z 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  and  10  p.  c. 
Poppers. 

Corn,  square,  per  doz 135    2  00 

Pruning  Shears. 

Perdoz 4  00    5  50 

Pulleys 

Hothouse,  perdoz 55    100 

Axle 22        33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  57J  to 

60  per  cent. 
Pitcher  Spout,  65  to  67J  p.c 
Canadian  Cistern  60  to  62{  p.  c.from 

factory. 
Canadian  Pitcher  Spout  67}  to  70  p.  c. 
from  factory. 

Punches 

Saddler's,     perdoz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  perinch     100 

Putty 

Bladder,  per  100  lbs lj        2 

Tins,  lbs  2  50    2  75 

Rail. 

Barn  Door,  per  foot 3         34 

Sliding  Door,        "       ....  3}        3| 

Lanes,  3|  to  4c.  ft. 

Rakes. 

Cast  Steel  and  Malleable  Canadian 

list  dis.  40  to  45  percent. 

Razors. 

Boker's,  perdoz    7  50  11  00 

Wade  &  Butcher's      "         3  60  10  00 

Arbenz's,  "         9  00  18  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent  cash  30  days. 
Copper  Rivets,  dis.  50  per  cent. 
Iron  "  "    55  and  10  p.c. 

Tinned  and  Black  Rivets,  55  &  10  p.c. 
Burrs,  Iron,  50  and  10 
Terms,  4  mos.  or  3  p.c.  cash  30  days 
Rivet  Sets. 
Canadian  dis. 30,  35perc. 

Rope         Per  lb. 

Sisal.    Manilla. 

7-16  in.  and  larger 74        94 

&,5-16,  %  in 8        10 

Cotton,  per  lb 18       20 

New  Zealand 8J         9 

Russia  Deep  Sea,  perlb..      12$      U4 

Jute    "    ...      06}      074 

Rules. 
Boxwood,  dis.  80  to  80  &  10  p.c. 
Ivory,  dis  37  J  to  40  per  cent 

Sad  Irons. 

Mrs.  Potts,  per  set       75        81) 

"  N    P.         '  1  00    1  05 

Sad  Heaters. 

Dome, Snepard's, per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&  A.,  sand,  40  and  5to  45  per  cent. 

Emery,  per  quire 55        90 

Sash  Cord 

Perlb ....        22        50 

Sash  Locks. 
Triumph  and  Morris, dis  374,  40per 
cent. 

Kempshell's  dis.  40,  624  per  cent. 
Canadian,  dis.   45,50  p.  c 
Sash  Weights. 

Sectional, perlb 1} 

Saws. 
Crosscut,     McMillan      & 

Haynes.  per  ft    0  40    0  70 

"Empire"     EcMillan     & 
Haynes,  perdoz  7  50 


Hand,  Disston's,  dis   15  p.c. 
S.  &  D  ,  dis.  35  oer  cent,  to  40  p.c. 
CrossCut,  Disston's,  per  ft.  35  to  55 
S  4  D  dis.  35  pc.  on  Nos  2  and  3. 

Hack, complete,  each 75    2  75 

"       frame    only  75 

Saw  Sets. 
'Lincoln"      McMillan    & 

Haynes,  per  doz 7  50 

Scales. 
Standard  Manufacturing  Co.,  60  p.c. 
Gurney  Scales,  50  p  c. 
B.  S.  &  M.  Scales,  50  p.c. 
Scrapers. 

Box,    perdoz  2  10    4  50 

Foot,       "  40    3  50 

Screens. 
Window,  patent,  perdoz    3  50    4  50 

Door,  per  doz 10  75 

Screw  Drivers. 

Sargent's,  per  doz 65    4  00 

Screws. 
Wood,  F.  H„  Iron,  and  Steel,  80  per 

cent.,  dis. 
Wood,  R.H.     "       75  percent,  dis. 
"      F.  H.  Brass77i 
•'      R.H  72J       " 

Diamond   Point  wood   screw  nails 
bright,  dis.  77J  and  20  per  cent . 

Bonch,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  to  45  per  cent. 
Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  iapanned,  dis. 75  percent 
B.  &  W.  N.  P  ,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent, 
^itna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"       N.P,,  70  per  cent. 
Clauss,  Full  nickel,  60  p.c.  off 

"      Japanned  handles,  67J  p  c.  off. 
Sheaves 
Sliding  Door,  per  set    ...        77    140 

Shovels  and  Spades 
Canadian,  dis.  40  special  brands  net 
price. 

HALIFAX  SHOVEL  CO. 
Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz    115    135 
tinned,  1  35    1  60 

Tin  Rim,  "  "  2  30    2  45 

"  black,       "  1  80    2  25 

Snaps 
Harness,  Gsrman,  dis  35  per  cent 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  \  or  yt  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Per  lb 0  28    0  30 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American 135    2  35 

Spoons  and  Forks. 

TeaSpoons  pergross    7  50    12  00 

Dessert  "      ....         "         21  00 

Table       "       ....         "         30  00    30  00 

Dessert  Forks...         "         24  00 

Medium     "      -         "         27  00  

Table  "      ■•         "         36  00 

Squares. 

Iron,  perdoz  165    2  90 

Steel,  dis.  80  and  5  to  80  and  1%  p.c. 
Try  and  bevel,  dis.  50  to  524  percent 

Staples. 
Fence,  galvanized,  per  lb  3) 

Wrought  Iron,    dis.  80  to  80.&  5  p.  c. 
Stocks   and  Dies,  Amer.   dis.  25  p.c. 

Stove  Polish,  (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz 1  75 

No  1,  Stove  Paste,  per  gross S  00 

•'2       "  ' 4  80 

Stone. 

Washita, perlb 0  25       50 

Hindostan,  per  lb 0  06       07 

"  Slips,  per  lb  9 

Labrador,   perlb 0  13 

Axe,    "        0  15 

Turkey  '       0  50 

Arkansas  " 150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut,  Carpet  Blued ,  gimp,  60  per  cent 
"  tinned,  dis.  70  per  cent. 

Swedes'  iron,  blued  ortinned,  dis.  50 

per  cent. 
Upholsterers" dis.  50  percent. 
Copper  Nails, dis.  624  per  cent. 

'"      Tacks,  45  per  cent. 
Clout  Nails,  dis    60  to  674  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  60  to  65  per  cent. 


Trunk  Tacks,  dis.  571  per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  62V4  p 
Ciga  r  Box  Nails,  dis.  45  per  cent 
ShoeFinders'TacKS.EO  percent. 
Shoe  Nails,  Hungarian  Nails,  etc., 374 
percent. 

Tape  Lines. 
English,  assskin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman  s,     each  0  90    2  85 

steel, each      0  80    8  00 
Thermometers. 
Tin  case  &  dairy, dis. 75p.c 

Thimbles . 
Asbestos,filled,perdoz.,35to40p  c.       V~ 

Ties. 
Cow, perdoz 1  •;;>    2  50 

Tinner's  Tools. 
P.S.&W.,netlist. 
Canadian  15  to  35  per  cent  dis. 

Tinware. 
S  tamped,  dis.  Assn  list,  70,  and  12  4  per 
cent,  to  70   and  25  p.c.  on  special 
lines. 
Japanned, Prices  on  application 
Pieced,  "       "  " 

Transom  Lifters 
Payson's,$2.60  to  $5.00  per  doz. 

Traps 
Game,  Newhouse,  dis  334  p.c.  to  35  p.c. 
Game.H  &N..P.  S.  &  W.  orSteel,  60 
and  10  to  674  per  cent. 

Mouse, perdoz  0  35    1  50 

Rat  "        2  00    4  50 

Trowels, 
Disston's,  discount  10  p.c. 

German,  per  doz   4  75    9  00 

Brade's        "        00  10  50 

D   &  S.,  discount  35  p.c. 
Triers. 

Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  Russian,  perlb 0  00    0  21 

Wrapp'g.mottl'd.pr.pack    0  50    0  60 
"         cotton,  per  lb..     0  17    0  18 

Mattress,  per  lb    0  33    0  45 

Staging        "         0  27    0  35 

Broom         "         0  30    0  5b 

Binding,  Common  Sense-    ....      64 

"         Blue  ribbon 0    8 

"         Redcap 0    7 

"  Sterling   0  ei 

"         Prison    0  8 

On  prison  made  twine  freight  is 
prepaid  to  any  railway  station  in 
Ontario. 

Vises. 

Hand, perdoz 4  00    fi  00 

Bench,  parallel, each 2  00    4  50} 

Coach,  each  6  00    7  00 

Peter  Wright'3, perlb 0  12    0  13 

Pipe,  each 5  50    9  00 

Saw,  perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz   4  0"    8  50 

Washers  "Iron,"  40  per  cent.,  4  mos. 
or  3  percent. 

Well  Wheels. 
Amer. .perdoz,  8,10  &  12  in.    3  38    6  00 

Wire. 
Brass  Wire,  16  to  25  wire  gauge.  18  to 

24c. lb. 
Copper  Wire,  17J  p.  c.  dis. 
Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
[In  lots  of  1  000  lbs.,  annealed  oiled, 
andannealedandgalvanized.freight 
will  be  prepaid.] 

Bright,  Coppered  steel  and  spring  20 

per  cent  f.o.b.  Montreal,  Toronto  or 

Hamilton. 

Broom  Wire  5|  to  6Jc.  per  lb. 

Clothes  Line  Wiie,  19  gauge,  perdoz 

coils 3  95 

Wire  Fencing. 
Galv.2barb,24&5in.apart     )  ...        „, 
"4      "    4  &  6  "      "         /•>*       3» 
"    Plain  twist,  all  deld        3J       34 
"    Steel  thorn  and  rib- 
bon          4}      5 

"Lock  Barb,"  4  point 44 

Ditto  Glidden  2  point 44 

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points 4A 

Steel  staples  3J 

Terms,  60  days  or  2  percent,  in  30 
days.  i 

Wire  Cloth  • 

Ordinary,  discount  2b  p.c. 
Painted  Screen,  p.lOOsq.ft    1  85    1  9 

Wrenches. 
Acme,  35  to  374  Per  cent. 
Agricultural,  70  and  10  to  75  p.c. 
Standard, dis.  60, 60  &  lOp.c. 
Coe'sGen'ne.dis.  3  24  to  35  p.  c  dis. 
Diamond,  dis.  334,  35  p.  c. 
Tower's  Engineer,  each    ..    2  00   3  " 

S.,  perdoz 5  80    7    0 

G.  &K.'sPipe    "      6  00 

Burrell's    "     eac_i 3  40 

Pocket,  perdoz 126    2  00 


Half  Price 


The  original  selling  price  of  "Ideas  for  Hardware 
Merchants"   was  $1.00  ;  the  price  now  is 


And  Only  handled  by  ourselves.       We  bought  out  the  publishers 
at  a  bargain,  hence  the  exceedingly  low  price. 


"  There  is  a  tide  in  the  affairs  of  men 
Which  taken  at  the  flood  leads  on  to  fortune  ; 
Omitted,  all  the  voyage  of  their  life 
Is  bound  in  shallows  and  in  miseries." 


This  is  the  opportunity  of  your  life.  Will  you  grasp  fortune  as 
she  rapidly  glides  past  you  and  within  reach  ?  We  have  only  a 
limited  number  of  copies  and  they  are  rapidly  going.  Mailed  on 
receipt  of  price,  postage  prepaid. 


THE  J.  B.  McLEAN  PUBLISHING  CO. 

10  Front  Street  East,  TORONTO,  ONT. 


Brandram  Bros.  &  Co. 


v         B.  B.         u 

GENUINE 

WHITE  LEAD 


ROTHERHITHE,  LONDON,  ENG. 

B.  B.      WHITE  LEAD 


Manufacturers  of  >i  n  n   i 

Celebrated         v       B.  B.        u 
Brand  N0.  ONE 


White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


For  samples  and  information  apply  to 


HENDERSON  &  POTTS 


Nova  Scotia  Paint  Works, 


Halifax,  N.S 


WE  WANT  TO  HEAR. 


. 


WHEN  YOU  NEED 


RUBBER  HOSE. 


OUR  BRANDS 


"Maltese  Cross,"  "Extra  Quality,"  (Black  or  White), 

"Kinkproof,"  (Wire  Bound),    "Antimony,"  (Red), 
"Lion,"  "King,"  "Leader,"  "Fairy,"  (Cotton). 

The  Gutta  Perch  a  &  Rubber  Mfg.  Go. 

61-63  FRONT  ST.  W.,  TORONTO.     OF  TORONTO,  LTD. 


OXFORD  LINE  OF  STOVES  AND  RANGES 

The  best  selling  lines  in  the  market.    See  our  lines  before  purchasing. 

DUCHESS  OF  OXFORD 


THE  DUPLEX  FLUE  with  which  these 
Ranges  are  fitted  ensures  quick  working  and 
even  heating  of  all  parts  of  the  oven,  and 
prolongs  the  life  of  the  Fire  Linings- 

THE  GURNEY  FOUNDRY  CO,,  ltd.,  T 


RANGES 

Are  of  modern  construction. 

Are  handsomely  ornamented. 
Are  great  water  heaters. 
Have  large  ovens. 

COUNTESS  OF  OXFORD 

BASE  BURNERS 

Every  stove  a  double  heater  of 
unequalled  power. 
Large  and  quick-working  ovens. 
Modern  and  attractive  in  design. 
Handsomely  ornamented. 

Thousands  of  Oxford  Stoves  and  Ranges 
in  use  and  every  one  satisfactory 


MANUFACTURED  BY 


ORONTO 

ONT. 


THE  GURNEY-MASSEY  CO.,  ltd.,  M 


ONTREAL 
QUE. 


VOL.  VI. 


TORONTO,  NOVEMBER  3,  1894. 


No.  44. 


MAGNOLIA  METAL 


-IN    USE    BY- 


EIGHT  LEADING  GOVERNMENTS. 

BEST    ANTI-FRICTION    METAL    FOB 

High-Speed  Engine,    Dynamo,    Rolling-Mill,   Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL   CO., 


London  Office  :  75  Queen  Victoria  St. 
Chicago  Office  ;        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortlandt  Street,    NEW  YORK. 


Manilla  .  .  . 
Hardware  Manilla 
Leather  Manilla 
Brown  Wrapping 


PAPER 
FOR  THE 
HARDWARE 
TRADE 


ETC.,    ETC. 


™  E.  B.  EDDY 


(0. 


Hull,  Montreal,  Toronto, 
Quebec,  Hamilton,  Kingston, 
St.  John,  Halifax,  Winnipeg, 
Victoria,  St.  Johns,  Nfld. 


TO   THE   TRADE 


Wood  and  Pelt 


Weather  Strip 


WRITE    FOR    PRICE    LIST    AND    DISCOUNTS. 


RICE  LEWIS  &  SON 


LIMITED 

Cor.  King  and  Victoria  Streets 


.  TORONTO 


BOOTH'S 


CLAD 


SPECIFY  AND  TAKE  NO  OTHERS. 


The  Toronto  Steel  Clad  Bath  and  Metal  Co. 

LIMITED. 

123    QUEEN    STREET    EAST 

TORONTO  CANADA 


"  Perfection  "  Inside  Seam 

ELBOWS. 

Strongest 
Handsomest 
Best 

16 

Different 
Kinds 


Standard  Patent  Stove  Pipe, 

Stove  Boards,    Coal  Hods. 

Order  All  Fall  Lines  Early. 


Kemp  Manufacturing  Go. 

TORONTO,   OIMT. 


. .  HARDWARE 


Published  Weekly. 


A    PRACTICAL  JOURNAL    FOR  THE    WROUGHT,    CA5T,    5TAHPED, 
SHEET  AND  SPUN   METAL  TRADES. 


$2.00  a  Year. 


Vol.   VI. 


TORONTO  AND  MONTREAL,   NOVEMBER  3,   1894 


No.  44 


J.  B.  McLEAN, 

President. 


HUGH  C.  McLEAN, 

Sec.-Treas. 


The McLean  Publishing  Co.,™ 

FINE  MAGAZINE  PRINTERS 

and 

TRADE  JOURNAL  PUBLISHERS. 


HEAD  OFFICE 


10  Front  St.  E. 


MONTREAL  OFFICE  :     -  146  St.  James  St. 

E.  Desbarats,  Manager. 

EUROPEAN  BRANCH  : 

Canadian  Government  Offices, 

IT  Victoria  St.,  London,  S.W. 
R.  Hargreaves,  Manager. 

John  Cameron,  General  Subscription  Agent. 

BUY  TURPENTINE  BY  WEIGHT. 

A  WRONG  has  no  right  to  be  perpetu- 
ated, even  if  it  have  the  sanction  of 
custom.    Time  never  makes  a  wrong 
right. 

For  some  years  it  has  been  the  custom  of 
the  wholesale  dealers  to  sell  turpentine  at 
what  may  be  termed  its  face  quantity — that 
is,  according  to  the  figures  that  had  been 
put  on  the  barrel  by  the  inspector  who 
gauged  the  barrel  in  the  Southern  market. 

Now  it  is  obvious  that  the  retailer  who 
buys  a  barrel  of  turpentine  in  this  way  is  not 
getting  what  he  pays  for. 

In  the  first  place  the  figures  put  on  the 
barrel  by  the  inspector  do  not  represent  the 
actual  contents  of  the  barrel.  Although  his 
figures  read,  say  50  gallons,  it  is  well  known 
that  the  barrel  does  not  contain  the  full 
quantity  registered,  on  account  of  the 
vacancy  that  is  always  left  for  the  expansion 
of  the  liquid.  For  this  an  outage  of  one 
gallon  is  allowed,  so  that  although  the  bar- 
rel is  registered  50  gallons,  it  is  understood 
to  contain  but  49  gallons. 

And  importers  when  buying  their  oil  are 
allowed  this  outage.  But,  as  already  stated, 
it  has  been  the  custom  to  say  nothing  about 
this  outage  to  the  retailer  when  he  is  mak- 
ing his  purchases  from  the  wholesaler. 

Here  in  Toronto  and  in  the  west  this 
practice  is  said  to  more  commonly  obtain 
than  in  Montreal,  where  the  oil  is  generally 
sold  by  actual  gauge. 


Even  in  Toronto  now  a  reform  is  being 
inaugurated,  and  Hardware  knows  of  at 
least  two  houses  that  are  selling  by  weight 
instead  of  by  the  old  system.  The  rule  for 
ascertaining  by  weight  the  contents  of  a 
barrel  is,  after  deducting  the  tare  of  barrel 
from  the  gross  weight,  to  divide  the  product 
by  8  2-5,  the  number  of  pounds  to  the  Im- 
perial gallon,  the  remainder  representing 
the  number  of  gallons  contained  therein. 
Thus  : 

450  lbs.  gross 
75    "    tare 

8  2-5  J  35° 

41  2-3  gals. 

Manifestly  the  only  proper  way,  the  only 
just  way,  to  buy  turpentine  is  by  weight.  In 
accepting  the  figures  registered  on  the  bar- 
rel, the  retailer  not  only  loses  the  outage 
gallon,  but  all  the  turpentine  that  may  exude 
from  the  package  during  its  two  or  three 
weeks'  transit  from  the  South.  The  loss  in 
this  way  alone  frequently  amounts  to  several 
gallons  per  barrel. 

The  hint  to  the  retailer  is  obvious. 


AMERICAN  PIG  IRON  INMONTREAL. 

REFERENCE  has  been  made  before  to 
the  unusual  position  of  the  pig  iron 
market  in  Montreal  this  season.  In 
the  first  place  the  free  sale  of  American  iron 
was  a  circumstance  that  many  people  con- 
sidered impossible  That  it  was  not  so  the 
course  of  the  Montreal  pig  iron  market  this 
summer  sufficiently  proves.  American  iron 
was  not  only  sold  in  keen  competition  with 
the  domestic  article,  but  it  is  still  being  so 
sold,  some  large  lots  being  placed  no  iater 
than  last  week  in  the  vicinity  of  $17  50. 

Offers  have  been  made  this  week  of  several 
car  loads  more  on  the  same  terms,  so  that 
it  does  not  look  as  though  the  settlement  of 
the  tariff  diffculty  had  brought  about  that 
improvement  in  the  American  iron  market 
that  many  people  expected. 

It  was  predicted  that  as  soon  as  the  tariff 
question  was  settled  there  would  be  no  more 
offers  of  American  pig  as  far  east  as  Mont- 


real, but  this  prediction  so  far  has  not  been 
fulfilled.  In  fact,  as  was  pointed  out  in 
Hardware  some  time  ago,  there  are  good 
reasons  for  believing  that  the  trade  in  Mont- 
real has  not  by  any  means  heard  the  last  of 
offers  of  American  pig  iron. 


RETAIL   ORGANIZATIONS. 

AN  English  trade  journal  remarks  that 
"  hardware  clubs  appear  to  flourish 
vigorously  on  every  soil  but  British." 

If  it  includes  "in  British  soil"  Canada, 
the  assertion  is  correct  as  far  as  we  are  con- 
cerned ;  if  not  it  is  wrong. 

Hardware  associations  do  not  flourish  on 
Canadian  soil.  Why  there  is  no  good 
reason. 

The  retail  hardware  merchants  of  this 
country  have  grievances  as  well  as  those  in 
other  lands,  but,  as  far  as  we  know,  they 
have  neither  club,  association  nor  organiza- 
tion of  any  kind. 

The  manufacturers  and  the  wholesalers 
have  their  associations  of  one  kind  or  other  ; 
and  as  long  as  the  retailers  are  disunited 
they  cannot  expect  to  accomplish  much  in 
the  way  of  reform. 

With  organization  complete  all  round,  it 
would  be  better  for  the  manufacturer,  it  would 
be  better  for  the  wholesaler,  it  would  be 
better  for  the  retailer  ;  for  between  whatever 
classes  a  difficulty  may  obtain  its  solution  is 
more  speedily  and  satisfactorily  settled  when 
both  parties  to  it  are  organized  than  when 
they  are  not. 

Where  one  is  affiliated  and  the  other  is 
not,  arbitrary  measures  are  likely  to  be  the 
rulings  of  the  strong. 

This  unfortunately  is  characteristic  of 
human  nature  everywhere — among  retail 
bodies  as  well  as  wholesale,  'abor  unions  as 
well  as  capitalistic  association,  church  as 
well  as  secular  organizations. 

All  that  is  wanted  in  order  to  induce  or- 
ganization among  the  retail  hardware  mer- 
chants is  for  a  few  men  in  each  business 
centre  to  take  the  bull  by  the  horns  and  call 
a  meeting  in  their  several  towns.  With  this 
first  step  taken  it  ought  not  to  be  hard  to 
form  a  club  or  association,  or  whatever  one 
may  choose  to  call  it. 

The  winter  evenings  are  coming  upon  us, 
and  now  is  the  time  to  move  in  the  premises. 


HARDWARE 


EXEMPT  ALL  FACTORIES  OR  NONE. 

WHILE  various  concerns  are  asking 
exemption  from  taxation  in  different 
parts  of  Canada,  but  especially  in 
Ontario  cities  and  towns,  it  will  be  interest- 
ing to  the  councils  of  these  municipalities  to 
know  that  in  Nova  Scotia  they  do  not  now 
grant  exemptions. 

The  thing  is  being  carried  too  far.  A 
manufacturing  concern  has  no  difficulty  in 
working  the  members  of  a  council  and  the 
residents  of  a  town  by  showing  how  the  in- 
dustry would  benefit  them.  Like  the  com- 
pany promoter  or  the  lottery  agent  they 
catch  the  people  easily  with  stories  of  the 
great  future  of  their  town — how  it  will  ex- 
pand in  wealth  and  area  once  this  particular 
factory  is  under  way.  The  average  citizen 
is  very  susceptible  to  flattery  of  this  sort. 
The  wish  is  father  to  the  thought.  He  al- 
ways thinks  there  is  a  greater  future  be- 
fore his  town  if  some  one  would  only  develop 
it.  He  is  carried  away  and  a  majority  vote 
is  easily  obtained.  There  are  very  few  in- 
stances in  which  he  would  not  vote  the 
other  way  five  years  later. 

A  paternal  government  has  decided  that 
its  subjects  should  be  protected  from  lot- 
teries by  prohibiting  them  because  the  pros- 
pects of  making  money  through  them  are  so 
plausible  that  they  cannot   withstand  them. 

The  Nova  Scot'a  Legislature  recognizes 
this  principal  and  will  not  permit  a  muni- 
cipality to  exempt  any  industry.  At  one 
time  a  town  would  by  a  majority  vote,  decide 
to  exempt  a  factory  and  then  ask  the  Legis- 
lature to  pass  an  act  permitting  it,  and  they 
did  so  in  a  few  instances.  Now,  however, 
they  positively  refuse  to  do  so.  Other  pro- 
vincial legislatures  should  do  the  same. 


TIN. 

"  I  have  no  news,"  said  a  well-known 
Montreal  metal  broker,  "about  the  local 
market,  but  I  havejust  to  hand  some  figures 
about  tin  that  may  be  interesting  to  the 
readers  of  HARDWARE 

"  At  the  end  of  August  last  the  total  visible 
supply  of  tin  was  calcul  .ted  at  20,487  tons, 
whereas  it  now  stands  at  22,543  tons.  The 
stock  of  straits  tin  has  increased  in  London 
and  the  United  S  ates,  and  the  stock  of 
of  ISouca  and  Billinton  tin  in  Holland  by 
424  tons.  The  shipments  of  straits  tin  have 
been  increasing,  but  the  deliveries  on  the 
other  hand  have  fallen  off  During  Septem- 
ber the  total  shipments   amounted  to  4,870 


tons,  but  the  deliveries  to  London  and  Hol- 
land only  reached  1,992  tons  in  September 
this  year,  compared  with  2,223  tons  >n 
August,  1894,  and  1,969  tons  in  September, 
1893.  I  have  reason  to  believe  also  that 
heavy  shipments  will  be  figured  for  this 
month,  and  that  stocks  will  be  further  aug- 
mented by  November  1st.  Prices,  however, 
depend  large'y  on  the  action  of  the  French 
and  Dutch  syndicate,  wh:ch  almost  practic- 
ally controls  the  market. 


THE   BOWMAN   FAILURE. 

THE  manner  of  settlement  of  the  affairs 
of  the  insolvent  Bowman  Hardware 
Company  is  still  problematical  on 
account  of  the  probable  legal  proceedings 
that  some,  at  least,  of  the  creditors  are  likely 
to  institute.  Otherwise  there  does  not  ap- 
pear to  be  any  reason  why  the  estate  should 
not  be  speedi'y  wound  up. 

At  the  meeting  of  the  creditors,  held  last 
week  in  Hamilton,  the  statement  showed 
liabilities  of  $39,924  43  and  assets  nominally 
$62,379.88.  Included  in  the  liabilities  is  T 
W.  Lester  s  mortgage  for  $22,000,  so  it  wi'l 
be  seen  that  the  firm's  indebtedness  is  small. 
The  statement  of  assets  is  as  follows  : 

General  hardware,  paints  and  oils     .$20,023.86 

Bicycles,  etc 7,480.37 

Guns  and. rifles   4.764-57 

Ammunition,  etc   2,905.43 

General  sporting  goods     4,308.95 

Fishing   tackle... 63771 

Bicycle  repairs  485.04 

40,605.93 

Furniture,  fixjures,  etc     2,809.29      43,415.22 

Book  debts,  good ...       17,774.6^1 

"         "        bad  and  doubtful 3,624.27 

Less  preferred  claims,  wages,  etc.      .         640.03 
Rent  due    550.00 

1,190.03 

Indirect  liabilities  Bank  of  Montreal.     8,787.26 

$62,370.94 

An  offer  was  made  at  the  meeting  by  some 
of  the  stockholders  of  the  company  to  pur- 
chase any  of  the  claims  at  40c.  on  the  dol- 
lar, but  since  then  it  is  understood  that  the 
mortgagee  has  bought  off  some  of  the  prin- 
cipal creditors  at  90c.  on  the  dollar.  Those 
of  the  creditors  who  wanted  a  legal  investi- 
gation are  indignant  at  the  turn  of  affairs. 
And  justly  so.  Rumors  regarding  transac- 
tions appertain'ng  to  the  failure  have  been 
rife  ;  and  in  justice  to  all  concerned  nothing 
should  be  done  that  would  have  a  semblance 
of  "  burking"  an  enquiry. 

Cyrus  A.  Birge,  James  Watson,  and  S.  F. 
Washington  were  appointed  inspectors  and 
the  disposal  of  the  estate  was  left  in  their 
hands. 


BEST  PLACE  TO  START  BUSINESS. 

WHERE  is  the  best  place  for  a  young 
man  with  small  capital  to  start  a 
general  store?  This  is  the  question 
that  a  correspondent  signing  himself  "A.  J. 
C."  asks  in  a  daily  paper. 

Yes,  wheie?  That  is  the  question.  Go 
into  what  city,  town,  village  or  hamlet  one 
may  there  does  not  appear  to  be  room. 

Already  competition  has  become  so  keen, 
we  are  to'd,  that  it  is  the  death  rather  than 
the  life  of  trade,  nearly  every  merchant  you 
meet  informing  you  that  not  only  is  business 
now  divided  up  among  so  many,  but  that 
the  percentage  of  profits  too  has  sunk  al- 
most to  below  a  living  point. 

Obviously  under  such  conditions  it  is  a 
difficult  matter  to  say  "  where  is  the  best 
place  for  a  young  man  with  small  capital  to 
start  a  general  store." 

.  This  does  not  mean,  however,  that  there 
is  no  place  in  which  "  a  young  man  with 
small  capital  "  can  start. 

Crowded  as  may  be  the  field,  there  is 
always  room  at  the  top  for  the  young  man 
with  capital,  experience,  brains  and  perse- 
verance. Where  these  are  wanting  poor  are 
any  young  man's  chances  of  success. 

No  matter  how  well  qualified  and  fortified 
a  young  man  may  be  for  business  it  would 
be  unwise  for  him  to  settle  down  haphazard 
anywhere. 

Before  the  birds  of  the  air  build  their  nests 
they  select  the  spots  that  their  instinct  tells 
them  are  the  best.  And  as  the  young  man 
starting  into  business  should  carefully  select 
the  locality  and  stand  in  which  his  better 
judgment  informs  him  is  the  best. 

Because  a  certain  place  or  locality  has  a 
large  number  of  stores  it  does  not  always 
follow  that  there  is  no  room  for  more. 
There  is  probably  not  room  for  dull,  dirty 
storekeepers.  Likely  enough  there  are  too 
many  of  them  already.  But  a  live,  wide- 
awake man  settled  down  among  them  would 
shine  out  with  a  brightness  that  would  put 
them  entirely  in  the  shade. 

The  character  of  the  stock  a  young  man 
proposes  to  carry  should  weigh  with  him 
when  he  is  looking  around  for  a  store,  es- 
pecially in  the  cities  and  larger  towns  :  The 
character  of  the  s:tock  should  be  in  keeping 
with  the  locality. 

"  A.  J.  C."  can  find  out  better  for  himself 
where  the  best  place  is  for  him  to  start  a 
general  store.  If  he  is  not  qualified  for  this 
he  is  scarcely  qualified  to  be  a  general  mer- 
chant. 


TO  "NAILKEGS." 

Will  the  correspondent,  singing  himself 
"Nailkegs,"  who  sent  Hardware  a  com-; 
munication  re  "  Mailing  Orders  to  Travel- 
lers," kindly  forward  to  us  his  name  and 
address.  We  do  not  require  it  for  publica- 
tion, but  it  is  an  unalterable  rule  in  news- 
paper offices  to  publish  no  communication 
unless  the  writer's  name  is  given  to  the 
publishers  as  a  guarantee  of  good  faith. 
The  communication  will  be  published  as 
soon  as  "  Nailkegs  "  sends  us  his  name. 


HARDWARE 


BUYING  COUNTERFEIT  MONEY. 

NOT  very  Ion  ;  ago  the  correspondence 
of  a  man  who  was  offering  green  goods 
— counterfeit  money— was  captured  by 
the  authorities,  The  man  was  a  Canadian 
who  served  an  apprenticeship  and  traveled 
for  a  wholesale  house  in  Toronto.  He  was 
the  son  of  very  respectable  parents,  and  was 
■  engaged  to  one  of  the  handsomest  girls  in 
the  city,  who  is  now  the  wife  of  a  well-known 
and  wealthy  Toronto  gentleman.  Somehow 
things  did  not  go  right,  and  he  drifted  to 
New  York  about  ten  years  ago,  where  he 
boasted  that  he  was  doing  well.  He  was 
always  on  the  lookout  for  Canadians  visiting 
that  city,  and,  putting  himself  in  their  way, 
generally  contrived  to  show  them  the  sights 
at  their  expense,  and  borrow  a  few  dollars — 
for  he  knew  that  visitors  were  always  flush. 
He  pretended  to  be  a  stock-broker,  and  was 
always  supposed  to  live  at  one  of  the  best 
hotels.  From  time  to  time  people  in  all  parts 
of  Canada  received  long  letters,  type  writ- 
ten on  foolscap,  offering  counterfeit  Canadian 
bills  at  the  rate  of  about  $1,000  for  $100,  and 
showing  how  easily  a  man  could  in  this  way 
get  enough  to  make  him  comfortable  the  rest 
of  his  life  The  method  of  procedure  is  well 
known.  The  would-be  handler  of  counter- 
feit exchanges  his  good  money  with  a  con- 
federate for  a  $i  ,000  sealed  package,  which 
he  is  cautioned  not  to  open  until  he  reaches 
the  secret  recesses  of  his  home.  Instead  of 
crisp  bills  it  contains  green  paper. 

What  the  ex-Canadian  made  out  of  the 
scheme  is  not  known,  but  he  had  a  great 
deal  of  correspondence.  From  the  mass 
examined  by  Hardware,  it  was  seen  that 
a  number  of  fairly  well  known  business  men 
were  implicated  ;  a  few  of  them  even  wrote 
on  their  own  letter  heading.  Most  of  them 
are  eminently  respectable  citizens. 

There  were  two  letters  from  a  manufac- 
turer who  is  a  prominent  figure  in  the  gener- 
al gatherings  of  his  particular  church,  and 
who  always  wants  to  open  all  business  meet- 
ings with  prayer.  He  wanted  to  take  $1,000 
on  trial.  If  these  worked  well  he  would  take 
a  large  amount.  He  would  not  go  to  New 
York,  but  wanted  to  meet  the  seller  at 
Brockville,  which,  he  said,  was  just  across 
from  Ogdensburg. 

Another  feature  was  the  number  of  letters 
from  particular  localities.  One  county  in 
Eastern  Canada  was  unusually  well  repre- 
sented, and  it  is  a  remarkable  fact  that  the 
business  men  in  this  particular  locality  are 
specially  noted  by  travelers  for  frequent 
sharp  practice  in  their  dealings. 
.  The  green  goods  man  is  probably  now  in 
Canada,  for  he  was  seen  in  Montreal  a  short 
time  ago.  He  is  a  rather  handsome  fellow, 
though  showing  a  few  signs  of  dissipation, 
and  dresses  very  well.  When  the  writer 
last  saw  him,  a  few  years  ago,  he  was  enter- 
ing the  Grand  Union  hotel  with  a  St.  John 
merchant.  It  was  known  at  that  time  what 
business  he  was  engaged  in,  for  a  number  of 


his  circulars  were  signed  with  his  correct 
name.  Many  readers  will  thus  be  able  to 
place  him.  His  name  is  withheld,  because 
he  is  the  idol  of  his  mother's  heart,  and  she 
knows  nothing  of  his  doings.  To  his  credit, 
he  has  been  extremely  kind  to  her. 


PEDLARS  IN  P.  E.  ISLAND. 

THE  members  of  the  Prince  Edward 
Island  Legislature  are  probably  more 
in  touch  with  the  people  they  repre- 
sent than  those  of  any  other  province.  They 
have  therefore  done  more  to  suppress  the 
peddling  system  than  any  other  province. 
Very  many  years  ago,  long  before  Confed- 
eration, they  passed  an  act  of  the  reign  of 
Wil  iam  IV.,  which  gave  them  power  to 
license  pedlars.  This  they  still  have  and 
control,  excepting  in  Charlottetown  and 
Summerside,  which  have  power  to  regulate 
them  by  their  own  by-laws. 

Outside  of  these  places  the  Provincial 
authorities  now  collect  an  annual  license  fee 
of  $20  for  a  one-horse  waggon  and  $10  for  a 
packman  or  pedlar  on  foot.  If  a  man  takes 
two  horses  he  pays  an  extra  $20. 

This  act  applies  to  residents  and  non- 
residents alike.  The  unfairness  of  this  has 
been  evident  for  some  time,  and  at  the  last 
session  of  the  Legislature  an  act  was  passed 
reducing  the  residents  fee  to  $15  per  annum 
for  a  man  with  a  horse  and  cart,  and  $7.50 
for  a  man  alone,  while  non-residents  were 
very  properly  to  pay  $50.  Lieut. -Governor 
Howlan  refused  to  assent  to  this  bill,  but 
submitted  it  to  the  Dominion  Government. 
He  did  not  give  any  reason  for  his  refusal  to 
sign  it,  but  a  member  of  the  Government 
informed  Hardware  that  it  was  probably 
due  to  a  doubt  in  his  mind  whether  the 
Legislature  had  power  to  pass  such  a  bill. 
If  this  be  the  case,  and  it  seems  likely,  it 
will  have  an  important  bearing  on  the  action 
any  of  the  other  legislatures  may  take.  To 
Hardware  His  Honor  said  he  hoped  the 
Governor-in-Council  would  report  his  de- 
cision on  the  bill  by  the  first  of  the  year. 

In  Charlottetown  they  have  no  regular 
pedlar's  license,  but  they  compel  these  peo- 
ple who  assemble  on  the  market  square  to 
hawk  their  wares  to  pay  $1  to  $2  a  day.  A 
man  who  does  not  compete  with  the  local 
merchants  is  charged  $1,  while  those  who 
sell  goods  which  are  handled  by  any  of  the 
retailers  in  the  town  must  pay  $2  a  day. 

The  people  on  the  Island  have  had  more 
or  less  trouble  with  these  fakirs.  Many  of 
them  are  the  worst  class  of  foreigners.  They 
have  compelled  people  to  buy  their  wares 
with  threats.  They  have  demanded  food, 
and  forced  unprotected  women  to  give  it  to 
them  by  pointing  revolvers  at  them.  These 
are  the  men  some  St.  John  merchants  ob- 
jected to  decorate  with  numbered  badges, 
fearing  it  might  degrade  their  manhood. 

It  may  not  be  generally  known  that  every 
commercial  traveler  who  visits  the  Island  is 
compelled  to  pay  a  license  fee  of  $15  before 
doing  business.  In  case  of  neglect  to  do  so, 
there  is  a  fine  of  $200. 


HOW  TO   SUCCEED   IN    BUSINESS. 

MR.  LOGAN  has  been  27  years  in 
trade  in  Pictou,  N.S.  He  knows  his 
business  thoroughly;  and  though  he 
has  not  made  a  fortune,  he  has  not  been  un- 
successful. He  is  given  better  than  an  aver- 
age rating  by  the  mercantile  agencies.  He 
has  always  paid  his  accounts  in  full,  and  is 
proud  of  it,  as  all  business  men  should  be. 
His  experience  is  therefore  worth  something 
to  the  younger  generation  of  dealers.  He  is 
still  a  young  man  himself,  about  forty  seven. 

To  Hardware  he  said  that  his  experi- 
ence had  taught  him  two  important  prin- 
ciples on  which  success  in  business  was 
based  :  Always  to  sell  at  a  profit  and  to  col- 
lect! the  accounts.  He  had  always  made  a 
profit  on  what  he  sold,  but  he  had  not  been 
prompt  enough  in  collecting  his  accounts. 
If  he  had  he  would  have  been  able  to  retire 
with  enough  to  live  well  the  remainder  of 
his  life. 

Te  sell  at  a  profn  he  found  that  it  was 
necessary  to  handle  honest  goods,  the  best 
that  his  customers  could  use.  In  this  way 
he  worked  up  a  permanent  reputation  for 
having  reliable  goods  only.  He  did  not  offer 
any  baits,  as  is  done  by  many  merchants 
by  cutting  prices  on  some  lines  or  giving 
away  pictures,  books,  crockery,  etc.,  depend- 
ing on  making  up  by  extra  profits  on  other 
articles  which  most  merchants  found  to 
their  sorrow  they  were  never  able  to  do,  for 
the  customers  somehow  bought  these  other 
lines  at  some  other  store.  Taking  the  year 
in  and  out  customers  will  do  as  well  with 
the  man  who  does  not  offer  baits.  This 
they  realize  in  time  and  become  permanent 
customers.  The  desire  of  the  price-cutter 
is  to  do  a  large  business,  but  it  is  safer  and 
more  profitable  to  make  10  per  cent,  on  a 
$10,000  business  than  5  percent,  on  $20,000. 
In  the  latter  business  there  are  greater  losses 
from  shrinkage  and  other  causes. 

His  method  of  collection  has  been  his 
weak  feature.  He  had  given  too  much 
credit,  and  like  everyone  else  who  had  done 
the  same  had  lost  much  money.  Not  only 
did  he  lose  money  by  long  credits,  but  they 
caused  him  much  worry.  When  accounts 
were  about  due  he  would  spend  a  great 
amount  of  valuable  time  in  endeavoring  to 
get  portions  of  the  amounts  due  him  to 
meet  them.  This  time  should  have  been 
spent  in  his  store  attending  to  customers 
and  watching  his  business.  Many  dealers 
do  not  charge  a  man's  time  in  making  col- 
lections against  the  account,  but  they 
should.  Mr.  Logan  is  now  working  his 
business  into  a  cash  basis.  He  is  collecting 
monthly,  and  on  good  accounts  quarterly, 
allowing  3  per  cent,  off  for  cash. 

His  views  should  be  carefully  considered 
by  those  who  are  not  following  them  out. 
For  every  one  who  cuts  prices,  gives  long 
credits  and  succeeds  Hardware  will  name 
at  least  ten  who  fail. 


HARDWARE 


CHARGING  GOODS  SOLD  ON 
CREDIT. 

THE  little  bona  fide  evidence  which 
from  time  to  time  comes  to  the  surface 
in  one's  bus;ness  demonstrates  the 
fact  beyond  any  doubt  that  there  must  be  a 
very  great  omission  on  the  part  of  most 
every  salesman  to  charge  all  goods  he  de- 
livers to  customers  on  credit.  He  may  be 
the  head  clerk  and  a  very  busy  man,  a  man 
capable  of  handling  one  or  more  customers 
at  the  same  time,  and  for  this  particular  rea- 
son he  might  be  more  apt  to  omit  making  the 
proper  entry  simply  because  when  the  first 
sale  was  made,  in  order  to  wait  upon  the 
second  customer  whom  he  Had  already 
s'arted  with  he  will  say  to  himself:  I'll 
charge  Mr.  Blank  with  the  goods  when 
there  is  a  little  let  up.  In  this  way  from  one 
customer  to  another  he    goes    through  the 


their  pass  books  to  be  written  up  for  a  30,  60 
or  90  day  settlement,  in  putting  down  each 
day's  items  (checking  from  my  ledger)  I 
would  find  first  one  item  of,  say,  10  cents, 
then  another  of  40  cents,  then  a  keg  of  nails, 
$i.75and  usually  in  two  months  would  findthe 
several  clerks  in  my  employ  had  delivered 
these  goods,  taken  pass  book  and  entered 
the  same,  while  at  the  same  time  they  were 
having  a  good  chat  on  something  that  occur- 
red the  previous  evening,  as  clerks  get  well 
acquainted  with  men  who  buy  regularly  for 
mills  and  factories,  hence  they  naturally 
like  to  spin  out  a  little  chat,  forgetting  how 
easy  it  is  to  omit  the  charge  and  disobeying 
the  rule  I  gave  them,  viz.:  Never  put  an  item 
on  pass  book  prior  to  charging  it  on  our 
regular  blotter. 

A    PREVENTIVE. 

In  order  to  overcome  this  carelessness  I 
originated  a   plan    which   acted  as  a  great 


order  book.  As  soon  as  finished  the  sales- 
man would  turn  his  check  book  under  head 
of  sale  No.  3,  and  make  an  entry  on  check 
as  follows  : 

MAKING   ENTRIES. 

"Mdse.  sale,  $27.  John  Jones,"  this 
being  made  in  duplicate  the  same  as  a  cash 
sale,  the  only  difference  being  he  would  not 
tear  out  the  check,  but  let  it  remain  in  the 
book.  When  the  day's  business  was  over 
each  salesman  would  pass  his  check  book 
into  the  office  to  the  bookkeaper,  who  would 
foot  up  the  cash  sales,  which  were  kept  in  one 
column,  and  then  check  up  the  credit  sales 
from  his  journal  to  see  if  they  compared  with 
the  checks  left  in  the  different  salesmen's 
check  books  ;  in  this  way  the  ground  was  so 
thoroughly  gone  over  it  was  a  difficult  mat- 
ter to  make  an  error,  and  in  order  to  prevent 
any  delays  in  the  next  day's  business,  each 
salesman  could  have  a  duplicate  set  of  check 


Salesman  No.  2 

From  Jan.  1st 

To  Jan.  20th 

1893. 

Jones-Brown  &  Co., 
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day's  business,  forgetting  one,  and  how 
many  more  ?  Yottell.  I  can't.  Clerks  in 
different  kinds  of  business  and  proprietors 
as  well  do  the  same  thing  and  the  leakage 
is  far  beyond  one's  real  comprehension  if  he 
does  not  stop  and  meditate  very  carefully  on 
this  one  important  qnestion.  If  you  call 
your  salesman's  attention  to  this  matter  his 
answer  as  a  rule  is.  Oh,  I'm  so  careful  I 
nevei  forget  to  make  all  charges.  Now  fol- 
low this  particular  clerk  closely  and  I  am 
not  in  the  least  reluctant  in  saying  I  could 
catch  him  in  two  days  making  the  very 
error  he  was  so  sure  he  would  not. 

DELIVERED  AND  NOT  CHARGED. 

I  used  to  find  that  a  great  many  goods  in 

my  business  were  delivered  and  not  charged, 

in  this  way  :  When  the  proprietors   of  the 

different  mills  and   factories    would  bring  in 


preventive,  as  very  few  omissions  to  charge 
goods  were  discovered  afterward.  First,  I 
numbered  each  salesman,  including  myself, 
from  No.  i  to  8.  I  then  gave  each  one  a 
duplicate  check  book,  the  cover  and  a 
sample  page  of  which  are  shown  herewith, 
with  positive  instructions  that  he  must  keep 
this  check  book  on  his  person  all  the  time 
and  not  lay  it  around  in  different  parts  of  the 
store,  and  whenever  a  sale  was  made,  either 
cash  or  credit,  it  must  be  entered  in  this 
check  book,  each  check  being  numbered  in 
numerical  order.  At  first  one  or  two  sales 
would  be  cash,  and  the  entry  would  be  put 
in  check  book,  tearing  out  duplicate  check 
and  sending  it  to  the  office  with  the  cash. 
The  next  sale  would  be  a  bill  of  hardware  to 
a  regular  builder  or  some  other  party,  the 
order  being   taken    down   on    regular   city 


books,  so  the  bookkeeper  could  retain  those 
of  the  preceding  day  and  properly  complete 
his  work  in  the  way  of  filling  in  the  amounts 
on  the  credit  checks  and  bring  down  the 
grand  total  of  both  cash  and  credit  sales 
each  day. 

When  all  the  checks  in  a  book  are  used, 
the  total  cash  and  credit  sales  are  entered 
upon  the  front  cover  in  blank  spaces  re- 
served for  this  purpose. 

PREMIUM   FOR   SALES. 

At  the  end  of  each  month  1  had  my  book- 
keeper present  the  salesman  who  made  the 
best  showing  in  the  way  of  total  amount  of 
sales,  $5.  This  seems  a  small  amount,  but 
it  was  of  such  interest  to  each  man  that  they 
all  worked  hard  to  secure  the  same,  and  by 
this  means  my  business  showed  a  decided 
increase,  and  scarcely  ever  was  my  notice 
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called  to  any  goods  not  being  charged,  as 
each  salesman  wanted  to  make  a  good  re- 
cord for  himself  and  was  on  the  alert  to 
enter  on  his  check  book  every  sale  he  made, 
either  cash  or  credit,  so  it  could  be  proved 
by  the  cashier  or  bookkeeper.  I  observed 
each  man's  sales  gradually  increased,  so  that 
the  plan  adopted  acted  in  two  ways,  as  it 
prevented  goods  going  out  of  the  store  with- 
,  out  being  charged,  and  increased  my  sales, 
which  was,  of  course,  very  profitable.  Have 
a  place  set  aside  to  keep  these  check  books 
so  you  can  refer  to  them,  and  when  this 
system  is  in  operation,  if  you  will  insist  on 
the  rule  being  followed,  the  results — that  is, 
the  increase  in  your  business — will  more 
thanpiy  you  double  for  the  little  trouble 
and  expense  which  it  will  cost. 

Organize  some  method  to  prevent  leak- 
ages or  you  will  never  undei  stand  where  the 
profits  of  your  business  go  to.  The  plan  I 
have  described  is  a  very  simple  one,  as  the 
checks  can  be  of  ordinary  perforated  paper, 
so  they  can  be  removed  easily. — B.  H.  Rose, 
in  Iron  Age. 


SUPERHEATED  STEAM. 

A  SERIES  of  experiments  on  the  re- 
lative consumption  of  steam  and 
fuel  with  saturated  and  superheated 
steam  has  been  carried  out  by  the  Alsace 
Union  of  boiler  owners.  The  experiments 
extended  over  a  period  of  six  weeks.  The 
boiler  installation  consisted  of  five  cylin- 
drical boilers,  each  with  three  heating  tubes  ; 
each  boiler  had  640  square  feet  of  heating 
surface,  and  27.8  square  feet  of  grate.  The 
firing  was  from  below,  and  the  boilers  were 
designed  for  a  pressure  of  12  atmospheres. 
On  the  last  boiler  was  fitted  a  Green's 
economizer  heated  by  the  waste  gases  from 
the  five  boilers  and  from  an  Uhler's  super- 
heater. The  steam  engine  was  horizontal, 
triple  expansion,  with  Frikart  valve  gear, 
the  high  pressure  and  intermediate  cylinders 
on  one  side,  the  low  pressure  cylinder  and 
condenser  on  the  other  side,  behind  each 
other.  The  diameters  of  the  cylinders  were 
18  8  inches,  28  inches  and  48  inches  respec- 
tively ;  the  stroke  was  56  inches,  and  the 
number  of  revolutions  per  minute  70.  The 
principal  results  are  exhibited  in  two  tables 
and  the  dednctions  made  are  : 

1.  Theoretically,  it  has  never  been  denied 
that  superheated  steam  should  give  a  higher 
efficiency  than  saturated,  yet  from  fear  lest 
the  cylinder  should  be  damaged  by  the  high 
temperature,  for  years  no  experiments  were 
made  with  superheated  steam.  Now,  how- 
ever, after  numerous  experiments,  the  oldest 
engine  can  safely  be  used  with  superheated 
steam  withont  injury,  the  economy  being 
greater  than  with  saturated. 

2.  In  installing  a  superheater  care  msut  be 
taken  that  the  advantages  gained  are  not 
lost  either  by  less  perfect  combustion  or  by 
greater  radiation  losses  ;  the  cost  of  the 
superheater  must,  of  course,  not  exceed  the 


saving  obtained  in  coal  consumption.  The 
superheater  should  be  connected  with  the 
boiler  so  that  both  can  be  fired  from  the 
same  furnace.  Afier  leaving  the  superheater 
ihe  g.ises  should  corne  in  contact  with  the 
heating  surface  of  the  boiler,  and,  lastly,  with 
the  heating  surface  of  the  economizer. 

3.  The  use  of  superheated  steam  does  not 
exclude  the  use  of  steam  jacket.  Though 
both  superheating  and  steam  jackets  were 
used,  yet  condensation  in  the  high  pressure 
cylinder  occurred. 

4.  The  two  different  kinds  of  coal  used 
gave  different  results. 

5.  The  use  of  low  pressure,  7^  atmos- 
pheres, did  not  give  such  good  results  as 
the  use  of  high  pressure,  11  l/i.  atmospheres. 


SELLING  NEW  GOODS. 

THERE  are  so  many  novelties  in  hard- 
ware nowadays  that  the  average  pur- 
chaser is  at  a  loss  how  to  operate 
them,  remarks  Hardware  Reporter.  He 
knows,  of  course,  what  some  special  device 
is  intended  to  do,  or  else  he  would  not  buy 
one,  but  very  frequently  he  cannot  tell  how 
to  aid  it  in  performing  its  work,  principally 
because  he  has  not  been  given  the  necessary 
instruction  by  the  seller.  Any  piece  of 
mechanism,  however  simple,  that  is  not 
treated  in  the  way  that  was  intended  for  it 
by  the  makers  might  as  well  remain  on  the 
dealers'  shelves  as  to  be  handled  in  a  way 
that  spoils  its  use,  or  to  be  so  operated 
that  none,  or  only  a  few,  of  the  advantages 
claimed  for  it  are  brought  out.  More  than 
this,  it  occasionally  happens  that  the  sale 
of  a  device  said  by  the  dealer  or  his  clerk 
to  do  certain  work,  and  then  fails  through 
the  lack  of  necessary  knowledge  on  the  part 
of  the  user,  will  create  distrust  as  to  the 
dealer's  good  faith  and  injure  him  in  a 
general  way,  since  a  sale  that  is  not  satis- 
factory to  the  purchaser  is  reasonably  cer- 
tain to  send  him  somewhere  else  when  in 
need  of  other  goods. 

The  inexperienced  or  careless  clerk  is  re- 
sponsible for  a  great  deal  of  trade  mischief. 
He  may  either  not  know  or  does  not  care  to 
learn  what  the  goods  are  or  how  they  are  to 
be  used,  but  when  there  is  such  a  clerk  the 
dealer  himself  is  very  largely  to  blame  and  is 
mainly  responsible  for  any  injury  that  may 
corne  to  his  business  through  the  apparent 
fault  of  his  subordinaes.  Cases  too  fre- 
quently arise  where  something  new  is  put  in 
stock  and  the  dealer  does  not  post  himself 
on  its  workings,  or  where  he  has  failed  to 
give  his  clerks  such  information  as  he  has 
received  for  himself  or  may  think  that  he 
possesses.  The  result  is  an  almost  certain 
dissatisfaction  on  the  part  of  the  purchaser, 
yet  is  one  that  could  have  been  easily  avoid- 
ed had  the  proper  precaution  been  'taken. 
Even  when  the  dealer  knows  all  about  it,  he 
may  be  unable  to  impart  his  knowledge  to 
the  clerks,  so  it  is  evident  that  the  best  plan 
to  follow   in  buying  new  goods  is  to  have 


those  who  are  tosellthembecomethoroughly 
posted  on  all  matters  relating  to  their  opera- 
tion. Second-hand  information  is  not  the 
best  at  any  time,  and  especially  when  it  re- 
lates to  mechanical  details.  If  the  dealer 
wants  to  prevent  trouble  from  the  use  of  new 
devices,  he  will  do  well  to  give  his  clerks  the 
benefit  of  such  instruction  as  he  himself  re- 
ceives and  be  certain  that  they  know  what 
they  are  handling  before  he  permits  them  to. 
make  a  singlesale.  Such  information  should 
be  obtained  directly  from  the  representative 
of  the  maker.  Many  a  poor  clerk  could  be 
made  a  good  one  if  the  employer  would  only 
take  the  necessary  care  in  showing  him  what 
and  what  not  to  do. 


SUGGESTED    CHANGE    IN    NAILS. 

IT  is  said  that  an  effort  will  be  made  by  a 
number    of  the    nail    manufacturers    to 
change  the  system  of  quotations  so  that 
prices  can  be  more  readily  ascertained.  The 
system  now  in  use  is  rather  complicated  and 
involves  considerable    figuring,    while    the 
base  price  is  often  misleading.     As   is  well 
known  in  the  trade,  any  given  price,  say  $1 
on  the  hundred,    does   not    represent    the 
figure  at  which    the  sale  is   made,   since  an 
additional  charge   is  tacked   on  in  order  to 
maintain  an  average  value  and  which  ranges 
from  ten  cents  to  $1  60.    Weight  for  weight, 
the  small  sizes  cost  more   in  manufacturing 
than  the  larger  ones   and  it    is   claimed  by 
the  makers  that  when  an  order  for  assorted 
sizes  is   given,  especially  where  there  is  a 
considerable  vanety,the  fixingof  a  base  price 
and  then  making  an   extra   charge  on  each 
item  saves  them  the   trouble  of  attaching  a 
separate   price    to  each  size   and  changing 
them    with    the  fluctuations  of  the  market. 
By  having  an  established   schedule  or  extra 
charges  they  are  enabled,  they  say,  to   alter 
the  base  price  according  to  the  market  and 
avoid  a  constant  change  in  so  many  differ- 
ent quotations.     On   the  other   hand,  some 
portions  of  the  jobbing  and  retail  trade  com- 
plain of  thepresent  system  as  being  too  com- 
plicated, and   urge  the   substitution  of  one 
that  will  give  them  direct  prices  and  thus 
afford  them   a  means   of  simplifying   their 
business.     About  two  years  ago  a  movement 
i  n  this  direction  was  tried  by  the  makers, but 
failed   through    lack   of  support,  while  it  is 
intimated  that  that  present  effort  will  also 
fail,  however   great   may   be  the    apparent 
necessity. — Hardware   Reporter,   St.  Louis. 

Works:  St.  Helens,  England 
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CUTTING  IN  WIRE. 

Editor  Hardware, — Having  noticed  in 
your  issue  of  Oct.  27th,  an  article  under  the 
heading  "  Cutting  in  Wire,"  in  which  you 
quote  a  leading  jobber,  we  would  like,  with 
your  permission,  to  place  the  matter  before 
your  readers  from  another  standpoint. 

We  hardly  think  you  will  get  any  one  in 
Hamilton  to  agree  w  th  the  assertion  that 
the  trouble  originally  arose  through  selling 
smaller  dealers  at  list  rates.  How  mar.y 
smaller  dealers  were  listed  on  annealed 
wire  ?  That  American  wire  was  brought  in 
there  is  no  doubt,  and  not  only  by  "a  well 
known  retailer,"  but  by  others  and  possibly 
by  jobbers  as  well ;  that  it  cost  $2.28  would 
be  a  wild  assumption.  It  cost  us,  delivered 
in  the  store,  under  $2.  It  was  being  sold  at 
$2  by  one  house.  Others  were  still  able  to 
get  $2.25  for  Canadian  wire.  At  this  juncture 
"  a  large  jobbing  firm  "  commenced  to  se'l  at 
$1.90,  and  most  of  the  retailers  in  the  city 
after  this  got  their  supply  at  the  latter  price, 
some  no  doubt  having  to  obtain  it  with  as- 
sistant of  farmers  or  someone  that  looked 
like  a  farmer.  Nor  is  it  correct  to  say  the 
trouble  was  confied  to  Hamilton.  More  than 
one  retailer  outside  of  Hamilton  obtained 
his  supply  at  $1.90.  That  this  state  of  affairs 
lasted  all  summer  was  certainly  owing  to  the 
fact  that  "the  large  jobbing  firm  "had  an 
inside  track,  otherwise  even  they  might  have 
tried  selling  under  cost.  Right  here  will  be 
found  the  origin  of  all  such  troubles.  It  may 
be  all  right  for  makers  to  combine  in  order  to 
sellata  living  profit, but  so  long  as  they  make 
a  list  of  jobbers,  including  jobbers  who  retail 
and  refuse  to  place  on  such  list  retailers  who 
have  to  compete  with  them,  there  will  be 
friction.  Why  should  it  be  necessary  for  the 
Wire  Association  to  do  their  business 
through  jobbers  ?  Is  it  not  a  fact  that  it  is 
the  retailer  in  whom  the  manufacturer  has 
to  depend  for  reach  ng  the  consumer  ?  And 
why  should  any  jobber  get  a  rebate  and  be 
allowed  to  use  that  rebate  as  a  margin  to 
work  upon  in  underselling  other  retailers  ? 
This  is  done  in  other  lines  besides  wire.  It 
is  also  difficult  to  understand  how  the  Wire 
Association  can  expect  retailers  to  pay  more 
for  wire  than  it  can  be  imported  for,  simply 
that  they  may  be  able  to  protect  the  jobber. 

All  talk  of  Ishmaelite  is  wide  of  the  mark. 
So  long  as  the  manufacturers  place  the  re- 
tailer in  such  a  position  that  he  cannot  buy 
as  well  as  other  retailers  who  may  be  called 
jobbers  he  is  forced  to  make  a  virtue  of  ne- 
cessity and  carry  the  war  into  Africa. 
Hamilton  Hardware  Merchant. 

Hamilton,  Oct.  30 


INCREASING  STEEL   PRODUCTION. 

THE  English  correspondent  of  the  Am- 
erican   Manufacturer  has  this  t3  say 
in  his  letter  of  October  10th  in  regard 
to  the  above  subject  : 

The  advance  of  steel  is  becoming  more 
and  more  marked.  Notwithstanding  the 
unparalleled  difficulties  of  the  first  half  of 
this  year,  an  increase  has  been  registered  in 
its  production  over  the  corresponding  half 
of  1893.  It  is  true  the  progress  is  only  about 
3 '4  per  cent.,  but  considering  the  general 
conditions  of  trade  one  could  well  have  been 
excused  for  anticipating  a  substantial  de- 
cline. Instead  of  that,  the  metal  has  held 
its  own,  and  not  only  so,  but  has  gore  for- 
ward. Th^  784,712  tons  of  the  first  six 
months  of  1893  have  become  810,392  tons — 
or  an  augmentation  of  25,680  tons. 

Quite  an  American  faith  in  Bessemer 
steel  is  at  least  beginning  to  be  reposed 
therein  by  English  users.  Good  for  rails, 
but  for  rails  only,  was  at  one  time  the  ver- 
dict of  British  steel  consumers  with  regard 
to  this  metal.  The  erroneousness  of  such 
an  idea  has  long  been  demonstrated  by 
Brother  Jonathan  ;  aud  John  Bull  is  at 
last  following  in  his  footsteps.  Wherefore 
I  find  that  one  of  the  most  marked  features 
of  the  present  returns  is  the  increase 
which  is  demonstrated  in  the  application  of 
Bessemer  steel  to  other  purposes  than  those 
of  rail  making.  Whereas  in  1882  the  produc- 
tion of  other  descriptions  than  rails  was 
practically  nil  ;  now,  considerably  more  than 
one-half  of  the  steel  ingots  cast  are  rolled  or 
hammered  into  such  descriptions,  leaving 
to  rails  not  quite  half  the  total  production. 
Nearly  four-fifths  of  the  British  steel  made 
by  the  Bessemer  or  pneumatic  process  to- 
day is  still  produced  in  convenors  having 
siliceous  or  acid  linings  ;  but  the  basic  dolo- 
mitic  linings  are  gaining  ground  gradually, 
owing  to  the  inferior  facilities  they  offer  for 
the  removal  of  sulphur  and  phosphorus  and 
the  consequent  liberty  they  give  to  use 
cheap  phosphoric  pig  irons  such  as  those  of 
Cleveland  and  the  continent,  instead  of  the 
purer  pig  irons  such  as  the  hematites  of 
Cumberland  and  elsewhere,  as  in  the  orig- 
inal acid  Bessemer  process. 

Thus  the  proportion  of  basic  to  acid  in- 
gots in  the  Bessemer  or  pneumatic  process 
which  in  the  first  half  of  1893  was  '27,938 
tons  to  656,774  tons,  has  risen  in  the  cor- 
responding period  of  the  present  year  to  ihe 
following  :  178,736  tons  to  631,656  tons. 
This  being  so,  we  should  expect  that  the 
acid  process  should  be  more  in  vogue  where 
good  hematite  pig  are  near  at  hand  or  rarily 
obtainable  than  elsewhere,  and  this  is  what 
the  statistics  show  :  for  Wales  has  made 
181,839  tons  of  acid  ;  West  Cumberland, 
158,930  tons,  and  Lancashire  and  Cheshire, 
104,532  tons — all  acid,  no  basic.  The 
presence  of  and  proximity  to  good  pig  iron 
in  the  southermost  portions  of  York- 
shire is  also  reflected  in  the    107,214  tons 


of  acid  Bessemer  steel  ingots  made 
in  Sheffield  and  its  locality.  On  the 
other  hand,  away  up  in  the  north  of  York- 
shire, the  presence  and  almost  exclusive  use  » 
of  inexpensive  phosphoric  ores  is  demon- 
strated and  turned  to  advantage  by  the  pro- 
duction on  the  North  East  Coast  of  129,142 
tons  of  basic  steel  ingots  against  only  73,141 
tons  of  acid.  It  must  be  borne  in  mind  that 
in  the  whole  of  the  above  statibtics  we  have 
been  dealing  with  steel  made  on  the  Besse- 
mer or  convenor  principle  and  not  on  the 
Siemens-Martin  or  open-hearth  principle. 

The  following  is  the  relative  position  to- 
day of  the  Bessemer  steel  ingot  output  (acid 
and  basic)  of  the  leading  steel  centres  of  the 
Unite  I  Kingdom  :  1,  North-East  Coast  ;  2, 
South  Wales;  3,  West  Cumberland;  4,  Shef- 
field ;  5,  Lancashire  and  Cheshire ;  6,  Staf- 
fordshire, Scotland,  and  the  remaining  parts 
of  the  United  Kingdom. 

The  total  steel  rail  production  for  the  first 
half  of  1 894  was  3i5,336  tons,  compared  with 
317,395  tons  in  the  first  half  of  1893.  But, 
although  there  is  a  reduction  here  of  2,000 
tons,  there  is  an  improvement  of  103452 
tons  upon  1892.  West  Cumberland  headed 
the  list  with  91,082  tons  ;  the  North-East 
Coast  following  with  80,609  tons,  and  Lan- 
cashire and  Cheshire  coming  third  with  68,- 
736. 


HACK  SAW  FRAME. 

The  accompanying  cut  is  an  illustration 
of  the  Amidon  Hack  Saw  Frame,  which  is 
being  placed  on  the  mar- 
ket by  H.  S.  Howland, 
Sons  &  Co.  This  frame 
is  made  of  the  best  tem- 
pered spring  steel.  The 
blades  can  be  faced  in 
four  directions.  It  is 
adapted  for  all  purposes 
and  is  suitable  for  cutting 
iron,  steel,  brass,  bone 
etc.  The  saw  blades  are 
readily  adjusted  and  are 
firmly  held  by  the  tem- 
pered spring  steel  frame. 
It  is  full  nickel  plate,  with 
elegantly  polished  han- 
dle, and  is  made  in  8 
inch  only. 

The  H.  G.  &  B.  trains 
carried  b'gcrowdsof  peo- 
ple this  week,  and  the 
trains  all  ran  on  time. 
The  rails  for  the  com- 
pletion of  the  track  in  tliT. 
city  have  not  yet  arrived, 
but  they  are  expected  in 
U  '  :-~s'  a  few  days.  A  deputation 
j/S  will  shortly  interview  the 

■  Beamsville     Council     in 

regard  to  ihe  extension  of  the  railway  to  that 
village. -Herald,  Hamilton. 


HARDWARE. 


Coux  Chains 


Open  Ring 

CROSS  CUT  SAWS. 
FILES,  AXES, 
CHAINS,  Etc.,  Etc. 


Three  Chain      Close  Ring 


GENUINE  Acme  Skates 


H.  S.  HOWLAND,  SONS  &  CO. 


J 


Wholesale  Hardware  Merchants 


37  Front  St.  W.,  TORONTO. 


THE  STOVE  AND  FURNACE  SEASON 

THIS  is  the  season  of  the  year  when 
stove  men,  furnace  men,  and  plumb- 
ers are  expected  to  be  unusually  busy 
in  attending  to  the  demands  of  their  cus- 
tomers for  getting  apparatus  into  proper 
condition  for  winter  use.  The  first  short 
cold  snap  of  the  autumn  always  serves  to 
infuse  life  into  the  heating  business.  It  is  a' 
wonder  to  me  why  householders  put  off  at- 
tention to  their  heating  apparatus  until  the 
cold  weather  sets  in.  Perhaps  after  all  it  is 
only  that  element  of  procrastination  in  hu- 
man n  iture  which  is  variously  manifested. 

Every  autumn  for  many  years  past  I 
have  been  impressed  with  the  fact  that  cold 
weather,  or  the  suggestion  of  cold  weather, 
increases  the  demand  for  furnaces,  steam 
heaters,  hot  water  heaters,  and  \arious  other 
forms  of  apparatus,  the  service  of  which  is 
peculiar  to  the  winter.  Even  those  who 
know  in  the  spring  that  a  new  heater  must 
be  installed  before  the  next  winter  sets  in 
will  put  off  giving  the  order  for  the  work 
until  the  snow  b  gins  to  fly,  and  then,  of 
cours',  th^  man  who  gets  the  contract  is 
rushed    and    crowded  and    torm?nt-d  and 


persccuf  d  and  has  evil  things  said  of  him, 
simply  because  the  work  is  not  done  in  a 
minute.  A  heater  man  must  ha\e  a  deal  of 
patience.  Patience  is  a  virtue  always,  but  it 
is  a  business  necessity  in  the  heating  busi- 
ness. The  unreasonableness  of  the  customer 
is  something  past  explanation,  and  can  only 
be  met  by  the  noble  virtues  of  patience  and 
forbearance. 

I  was  in  a  business  office  a  day  or  two 
since,  and  the  friend  on  whom  I  had  called 
had  just  been  at  the  telephone  to  ask  about 
a  man  being  sent  to  overhaul  his  office  gas 
heater  before  the  fire  was  lit.  First,  he 
called  up  the  regular  shop  from  which  he 
gets  such  work,  only  to  learn  that  the  "  gas 
hand"  was  sick  and  that  it  would  be  out  of 
the  question  to  do  anything  for  him  for  sev- 
eral days.  He  then  called  up  in  succession 
three  other  concerns,  to  whom  he  was  well 
known,  only  to  find  that  they  were  crowded 
with  orders  and  could  not  give  him  prompt 
attention.  Finally,  he  called  up  a  concern 
that  keeps  a  very  large  number  of  men  at 
this  season  of  the  year  for  work  of  the  kind 
mentioned,  only  to  be  informed  that  the  best 
that  could  be  promised  him  would  be  atten- 


tion by  the  middle  of  the  following  week. 
My  conclusion  from  this  little  incident  is 
that  the  heater  men  in  and  about  the  Me- 
tropolis are  reasonably  busy  at  the  present 
time. — Philemon,  in  Stoves  and  Hardware. 


RE  LAMP  EXPLOSIONS. 

A  suggestion  has  been  made,  remarks  an 
exchange,  that  lamp  accidents,  or  at  least 
some  of  their  more  serious  consequences, 
might  be  prevented  by  filling  the  fount  nearly 
full  with  cotton  wool,  saturating  this  with 
kerosine  and  then  pouring  oft  the  surplus 
liquid  oil,  having  the  wick  long  enough  to 
extend  through  the  cotton.  The  suggestor 
in  imites  that  this  might  reduce  the  candle- 
power  of  the  light.  We  have  no  doubt  of  it, 
but  it  would  certainly  lessen  greatly  the  risk 
if  the  lamp  were  overturned  and  broken,  or 
exploded,  since  there  would  be  no  burning 
oil  to  scatter  flime  in  every  direction.  Per- 
haps the  idea  may  be  worth  something  to 
dealers  by  way  of  reassuring  nervous  old 
ladies,  bu;  the  better  course  is  to  persuade 
them  to  buy  lamps  that  won't  break  or  ex- 
plore. 


Windoui  Glass 


Sanderson  Pearcy  &  Co. 


Send  for  our  special  low  prices. 

61,  63  and  66  Adelaide  Street  West, 

Toronto 


HARDWARE 


BLAST  FURNACE  PRACTICE. 

IT  is  almost  startling  to  think  how  short  a 
time  has  elapsed  since  blast  furnace 
practice  has  been  completely  revolution- 
ized, remarks  Iron  Age.  The  precision  with 
which  blast  furnaces  are  now  operated,  so 
that  the  character  of  their  product  is  uner- 
ringly predetermined,  is  an  achievement  of 
our  own  times.  The  manufacture  of  pig 
iron  is  a  very  old  industry,  and  in  view  of 
what  is  now  being  done,  together  with  its 
apparent  absolute  necessity,  it  is  amazing 
that  anything  like  satisfactory  results  should 
have  been  attained  during  the  long  years 
when  iron-makers  were  really  groping  in  the 
dark.  Yet  in  this  age  of  progress  we  have 
grown  so  accustomed  to  the  presentation  of 
new  ideas  in  all  lines  that  we  frequently  fail 
to  grasp  the  importance  of  some  of  the  de- 
velopments which  are  being  made.  This  is 
the  case  with  pig  iron.  It  is  only  when 
some  circumstance  of  the  recent  past  is  re- 
called that  the  very  rapid  strides  made  from 
empiri  ism  to  scientific  exactness  are  real- 
ized. 

This  was  peculiarly  demonstrated  at  the 
recent  meeting  in  Chicago  of  the  Western 
Foundrymen's  Association.  Two  men  were 
present  who  had  grown  gray  in  the  manu- 
facture of  pig  iron.  One,  who  is  now  a 
merchant,  had  gained  distinction  as  a  most 
successful  manufacturer  of  charcoal  pig  iron 
in  the  Lake  Superior  region,  in  the  days 
when  charcoal  iron  was  believed  to  possess 
special  qualities  unattainable  with  the  use 
of  coke,  and  consumers  were  willing  to  pay 
a  high  premium  for  it.  The  other  had  spent 
the  greater  part  of  his  life,  and  is  still  en- 
gaged, in  operating  coke  furnaces  in  West- 
ern Pennsylvania,  and  in  his  eminently  suc- 
cessful career  had  welcomed  and  incor- 
porated in  his  furnace  practice  the  methods 
taught  by  scientific  research.  The  former, 
alluding  to  the  value  of  chemical  investiga- 
tion, related  a  most  inteiesting  experience 
in  running  a  charcoal  furnace  only  12  or 
13  years  since,  and  said  that  at  that  time  it 
was  customary  among  charcoal  furnacemen 
to  have  their  pig  iron  analyzed  ab-ut  once 
in  five  years,  but  the  services  of  a  chemist 
were  not  considered  necessary  in  determin- 
ing what  ores  to  buy  or  u  e.  He  lear.  ed 
the  significance  of  silicon  in  pig  iron  from 
experience  and  not  from  theory,  and  at- 
tributed the  reputation  which  his  iron  main- 
tained for  some  years  over  that  of  his 
neighbors  to  his  knowledge  of  the  benefit 
derived  from  the  mixing  of  lean  siliceous 
ores  with  the  very  rich  Lake  ores.  The 
latter  gentleman  also  dwelt  upon  the  scien- 
tific side  of  the  manufacture  of  iron  and 
steel,  told  with  what  precision  the  opera- 
tions of  a  furnace  are  now  conducted  under 
the  all  observant  eyes  of  a  chemist,  and  said 
that  if  a  foundryman  would  tell  him  what 
kind  of  castings  it  was  proposed  to  make  he 
would  guarantee  to  furnish  the  exact  kind 
of  iron  needed  to  make  them.    Both  agreed 


that  the    true  way  to  buy  pig   iron   is  by 
analysis  and  not  by  fracture. 

It  may  be  said  that  this  precision  of 
method  was  introduced  long  since  in  the 
operation  of  blast  furnaces  run  in  connection 
with  steel  works.  But  when  it  is  considered 
that  the  manufacture  of  Bessemer  steel  was 
only  begun  in  this  country  in  1865,  and  was 
of  very  small  proportions  until  between  1874 
and  1880,  the  application  of  scientific  meth- 
ods in  that  direction  is  seen  to  have  also 
been  rather  limited  until  a  comparatively 
late  date.  The  furnacemen  making  foundry 
iron  were  not  only  mote  conservative  than 
those  running  on  steel  pig,  but  an  incentive 
was  lacking  in  the  demand  from  their  cus- 
tomers for  iron  of  a  certain  grade  instead  of 
specific  contents  of  metalloids.  This  con- 
servatism has  given  way  with  the  diffusion 
of  scientific  knowledge,  and  the  more 
thorough  technical  education  of  those  who 
engage  in  iron  making.  It  is  highly  credit- 
able to  them  that  they  have  not  been  forced 
by  their  customers  to  revise  their  practice, 
but  on  the  contrary  have  of  their  own  volition 
made  the  changes  which  have  brought  about 
the  new  era.  In  fact,  they  find  it  neces:ary 
to  conduct  a  campaign  of  education  to 
awaken  foundrymen  to  the  importance  of 
chemical  analysis  in  determining  the  exact 
relative  values  of  various  brands  of  iron 
pressed  upon  them  by  salesmen.  Having 
first  established  this  impoitant  point,  and 
created  a  demand  for  an  iron  of  specific 
quality,  they  stand  leady  to  furnish  precisely 
the  same  quality  month  in  and  month  out. 

This  new  condition  of  the  foundry  iron 
trade  will  bring  about  serious  changes.  In 
fact,  it  has  already  done  so.  Brands  are  of 
small  consequence  now,  unless  their  chemi- 
cal contents  are  of  such  a  character  as  to 
give  them  special  value  for  certain  kinds  of 
foundry  work.  There  are  some  foundry- 
men  who  even  go  so  far  as  not  to  accept 
furnace  analyses,  but  make  their  own  deter- 
minations when  buying  iron,  and  satisfy 
themselves  that  they  are  getting  just  what 
they  want.  This  is  a  very  recent  develop- 
ment in  the  foundry  business,  and  as  yet  is 
mainly  confined  to  the  largest  establish- 
ments. Furnace  analyses  are  usually  taken. 
The  malleable  trade  may  be  cited  as  a  con- 
spicuous example  of  the  changes  wrought  by 
the  new  furnace  pract  ce  Whereas,  up  to 
two  or  three  years  since  it  wa*  not  consid- 
ered feasible  to  use  anything  but  charcoal 
iron  in  making  malleable  castings,  to  day  the 
malleable  works  are  largely  using  coke  iron, 
and,  it  is  asserted,  with  fully  as  good  results 
as  when  running  on  all  charcoal,  and  at 
much  lower  cost.  This  has  been  brought 
about  by  the  experiments  of  the  coke  iron 
makers  in  producing  metal  whose  analysis 
is  almost  identical  with  that  of  the  highest 
grades  of  charcoal  iron.  This  would  not 
have  been  possible  under  the  old  regime. 
Other  developments  in  the  foundry  trade,  of 
perhaps  as  great  importance,  are  to  be  ex- 
pected whenever  the  reformed  method  of 
selling  by  analvsis  and  not  by  fracture  shall 
have  been  established. 


HAS  NO  LONGER  A  MONOPOLY. 

Castings  of  best  malleable  iron  for  mill 
and  forge  machinery  have  hitherto  been  re- 
garded as,  if  not  a  monopoly,  at  least  a 
specialty  of  the  best  English  ironfounders. 
But  Germany  is  coming  to  the  front  as  a 
producer  of  castings  of  undoubted  quality 
and  at  a  price  averaging  ^,15  per  ton,  as 
compared  with  the  ^18  to  ,£20  per  ton 
which  English  founders  demand.  The  re- 
sult is  that  orders  are  being  diverted,  and 
within  the  last  few  weeks  the  German 
founders  have  derived  a  considerable  acces- 
sion of  new  business  from  the  ironmasters 
of  the  Black  Country.  Experiments  in  best 
steel  castings  of  Sheffield  make  for  iron- 
works' purposes  have  been  tentatively  made 
with  promise  of  excellent  results.  The  first 
cost  is  enormously  greater,  but  the  liability 
to  breakage  is,  comparatively  speaking,  re- 
duced to  a  minimum,  so  that  in  the  iong  run 
the  steel  casting  pays,  and  pays  handsomely. 
If  only  rolls  could  be  made  of  steel  a  revolu- 
tion in  the  iron  trade  would  be  the  result, 
but  at  present  this  has  been  found  impracti- 
cable. It  cannot  be  too  widely  known  in 
Sheffield  that  it  would  answer  the  purpose 
of  ironmasters  to  pay  as  much  as  ,£100  per 
ton  for  rolls  of  best  steel,  guaranteed  mathe- 
matically true  and  made  out  of  best  ma- 
terial.— Hard  wareman. 


EUROPEAN  ZINC  COMBINATION. 

Recently  negotiations  were  undertaken, 
says  the  Engineering  and  Mining  Journal, 
for  the  formation  of  a  new  zinc  syndicate  of 
the  European  compames,  the  object,  of 
course,  being  to  limit  production  and  main- 
tain prices  of  the  metal.  They  were  not 
successful,  chiefly  because  the  Silesian  pro- 
ducers put  the'r  figures  at  so  high  a  point 
that  the  Belgian  and  French  companies 
would  not  concede  the  proportion  which 
these  competitors  asked.  Two  of  the  great 
companies,  however — the  Malfidano  and  the 
Vielle  Montagne — have  made  an  agreement 
of  their  own,  by  which  their  output  will  be 
restricted  to  a  certain  amount  for  the  com- 
ing year.  They  will  also,  it  is  said,  bring 
what  influence  they  can  to  bear  upon  the 
smaller  companies  to  induce  them  to  join 
the  agreement. 


Tut  Ontario  Tack  Co. 

Manufacturers  of 

Wire  Nails 

TACKS,  SHOE  NAILS,  ETC. 
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California  Spice  Trays 


We  make  a  large  line 
of  goods  decorated  in 
this  manner. 


Mail  orders  receive, 
prompt  attention 


Decorated  by  the 
Lithographic  process 
for  which  we  were 

Awarded  Silver  Medal 

At  the  Toronto  Exhibition,  Sept.,  1894. 


THOS.  DAVIDSON  &  00. 


MONTREAL 


AN   UNSUCCESSFUL    VENTURE. 

A  BUSINESS  man  of  prominence  in 
one  of  the  interior  cities  of  the 
United  States  refers  in  the  follow- 
ing communication,  which  appeared  in 
Metal  Worker,  to  his  experience  in  connec- 
tion with  an  unsuccessful  enterprise  in  which 
he  was  persuaded  to  engage. 

I  had  no  conception  how  much  the  world 
worshipped  success  until  I  had  met  with 
some  severe  losses.  For  a  score  of  years, 
so  far  as  the  public  knew,  and  also  in  fact,  I 
had  been  successful.  I  had  made  mistakes 
and  met  with  losses,  but  these  were  not  equal 
to  my  profits  in  any  one  year,  and  neither 
did  I  advertise  them. 

In  course  of  time  quite  a  number  of 
people  appeared  to  be  anxious  for  my  ad- 
vice, and  I  was  invited  to  go  into  every  new 
enterprise,  being  almost  invariably  told  that 
my  taking  hold  would  be  of  value  in  secur- 
ing help  and  subscriptions  from  others.  So 
common  had  this  become  that  it  long  ago 
had  ceased  to  be  a  matter  of  any  pride  to 
me.  I  am  afraid  that  I  began  to  accept  my- 
self at  the  valuation  other  people  seemed  to 
place  upon  me  and  perhaps  became  too  con- 
fident in  myself  and  my  own  judgment. 

At  any  rate,  I  invested  in  a  certain  busi- 
ness outside  my  own  line  and  went  in  rather 
heavily.  It  seemed  to  have  hard  sailing,  so 
I  took  hold  of  it  in  rather  a.  prominent  way, 
hoping  to  pull  it  throughout  it  was  too  much 
for  me,  and  the  concern  failed. 

The  public  must  have  had  an  exaggerated 
idea  of  my  losses  in  connection  with  this 
ventute,  for,  as  a  fact,  they  did  not  seriously 
bother  me,  though,  of  course,  I  did  not  talk 
this  way.  My  old  friends  sympathized  with 
me  in  a  patronizing  way,  as  if  men'ally  add- 
ing :  "You  ought  to  have  noticed  that  we 
were  not  in  that  venture  and  have  staid 
out."  The  people  who  used  to  call  on  me  for 
advice  came  in  now  to  commiserate  with  me 
and  advise  me  not  to  go  into  such  schemes 
in  the  future,  and  everybody  took  on  very 
patronizing  airs  with  me  and  they  still  treat 
me  that  way. 

•It  is  both  amusing  and  humiliating  ;  it 
teaches  that  the  wcrld  is  ready  to  bow  do*n 


to  success,  but  quick  to  patronize  and  rather 
rejoice  at  a  turn  in  the  tide  that  changes  the 
flood  of  someone  else's  prosperity  into  loss 
or  failure,  We  are  apt  to  measure  ourselves 
by  others,  and  measure  others  by  their  suc- 
cess or  failure.  It  will  be  some  time  before 
I  regain  my  position  as  adviser  to  the  public 
at  large. 


is  open  the  lid,  push  aside  a  piece  of  paste- 
board from  a  perforation,  and  hang  the  box 
on  a  hook  or  nail. 

It  is  so  simple  that  everybody  will  say, 
"  Why  didn't  I  think  of  that  before  ?  "  But 
it  is  the  simple  Inventions  of  this  kind  that 
make  the  greatest  successes.  This  new 
package  will  not  be  on  the  market  for  a  few 
weeks  yet. 


THE    "ATHLETIC"    SKATE. 

The  accompanying  cut  shows  the  "  Ath- 
etic,"  the  latest  improvement  in  clamp- 
skates.  In  this  skate  the  adjustment  is  re- 
duced to  one  single  screw.  The  screws  are 
so  arranged  that  they  cannot  drop  out  and 
be  lost,  and,  when  once  fitted  to  a  pair  of 
boots, the ska'es  maybe  replaced  upon  them 


CHARTERED  COMPANIES. 

Peculiar  to  this,  the  latter  part  of  the  nine- 
teenth century,  is  the  development  of  the 
joint  stock  limited  liability  company.  It  is 
common  to  all  English-speaking  coun- 
tries, the  same  process  being  at  work  in 
Great  Britain,  in  the  United  States,  and  in 
Canada  ;    and  they  are  the  product  of  the 


any  number  of  times  without  readjustment. 
No  distortion  of  the  skate  blade  occurs  with 
this  fastening,  and  they  are  fully  believed  to 
be  the  very  nicest  clamp  skates  ever  made. 
They  can  be  had  in  all  sizes  and  qualities  of 
finish  from  M.  &  L.  Samuel,  Benjamin  & 
Co.,  Toronto. 


THE   FIRST. 

In  the  office  of  Hardware  there  hangs 
this  week  the  first  package  of  matches  to 
leave  the  factory  of  the  E.  B.  Eddy  Co.  in 
their  new  patent  match-box.  Th>s  little 
pasteboard  receptacle  holds  about  twice  as 
many  matches  as  ihe  box  previously  used. 
It  is  rectangular,  larger,  and  mote  artistic  in 
appearance.  But  its  great  feature  is  its  lid, 
which  opens  upon  a  hinge,  and  is  perforated, 
so  that  the  box  can  also  be  used  as  a  wall 
match-safe  at  a  moment's  notice. 

This  new  package  will  do  away  with  the 
necessity  of  leaving  the  box  lying  round  on 
a  table,  with  its  contents  half  spilled,  or  the 
matches  from  being  taken  out  of  the  r  origi- 
nal box  before  being  placed  in  a  wall  or 
table  match-holder.     All  that  has  to  be  done 


necessity  of  to-day  for  the  greater  concen- 
tration of  capital. 

A  limited  liability  company  has  many  ad- 
vantages over  an  ordinary  company.  In  the 
first  place,  it  ensures  a  continuity  in  busi- 
ness. Should  one  of  the  shareholders,  for 
instance,  die,  beyond  the  fact  that  his  ser- 
vices are  lost,  should  he  be  an  active  partici- 
pant, the  business  is  undisturbed.  The  stock 
exists  whether  the  partner  dies  or  not. 

Another  advantage,  and  a  substantial 
one,  is  that  a  limited  liability  company  is 
chartered  to  do  a  certain  kind  of  business. 
To  invest  its  capital  in  anything  else  is 
criminal.  This  is  a  most  wise  provision.  It 
is  a  common  practice  in  these  days  for  a 
merchant,  when  his  business  has  become 
well-established  and  profitable,  to  invest  his 
surplus  capital  in  enterprises  foreign  to  his 
immediate  business,  with  what  result  is  only 
too  well  known — many  a  business  has  been 
closed  up. 

A  further  advantage  which  accrues  to  the 
chartered  company,  is  that  its  credit  usually 
stands  higher  than  that  of  individuals;  and 
for  the  reason  of  course  that  its  capital  can- 
not be  diverted  from  its  legitimate  purposes. 
In  a  word  a  joint  stock  company  with 
reasonable  capital  is  looked  upon  as  having 
a  sort  of  perpetuity  about  it ;  and  of  course, 
where  there  is  this,  a  high  standard  of  credit 
necessarily  follows. 
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TRADE    CHAT. 

PEO PLE  will  talk.  I f  you  advertise  your 
good  points  they  will  talk  well  of  you. 
If  you  do  not,  look  out. — Printers'  Ink. 

The  Dominion  Glass  Co.,  Montreal,  has 
obtained  charter  of  incorporation. 

The  London  Electrical  Co.  of  London, 
Ltd.,  has  obtained  charter  of  incorporation. 

Frankel  Bros.,  of  Toronto,  obtained  $100 
damages  from  John  Fogg  for  breach  of  con- 
tract. 

A  syndicate  of  Montreal  capitalists  has 
been  formed  to  work  the  rich  mica  mines  at 
Murray  Bay. 

The  Ross-MacLaren  Lumber  Company, 
of  Victoria,  has  contracted  to  ship  100,000 
feet  of  lumber  to  South  Africa. 

It  is  reported  that  the  Napanee  brush  fac- 
tory is  about  to  start  up  again.  A  practical 
man  of  means  has  been  viewing  it  with  the 
intention  of  starting. 

According  to  the  new  freight  schedule  just 
issued,  the  Grand  Trunk  railway  has  in- 
creased its  rate  on  lumber  from  northern  to 
western  points  one  cent  per  hundred  feet. 

A  motion  was  made  at  Osgoode  Hall  on 
Wednesday  to  wind  up  the  Hamilton  Bridge 
Co.  A.  T.  Wood,  of  Hamilton,  who  has  a 
$10,000  claim,  is  the  petitioner.  The  assets 
of  the  company  are  $134,000,  and  will  show 
a  surplus  of  $20,000  to  $40,000  over  the 
liabilities.  The  matter  was  adjourned  two 
weeks  to  take  evidence. 

A  writ  has  been  issued  on  behalf  of  the 
Eagle  Knitting  Company,  of  Hamilton, 
again, t  Finch  Bros,  to  have  a  declaration  as 
against  the  defendants  of  the  validity  of  the 
plaintiff's  Canadian  patent  on  a  machine  for 
making  ladie.'  undergarments,  and  for  dam- 
ages for  the  al'eged  infringement  of  the  pat- 
ent in  question. 

Surveyers  are  still  out  locating  the  line  of 
the  proposed  Hamilton,  Waterdown  and 
Guelph  Electric  Railway.  The  chief  diffi- 
culty they  have  met  so  far  is  to  find  an  easy 
grade  into  Waterdown,  and  at  one  time  it 
was  thought  a  spur  would  be  needed  to  con- 
nect with  that  village,  but  by  choosing  a 
slightly  different  location,  it  is  now  hoped 
this  obstacle  will  be  overcome. 

To  ten  leather  for  belting,  explains  an 
exchange,  a  small  piece  is  cut  out  of  the  belt 
and  placed  in  vinegar.  If  the  leather  has 
been  perfectly  tanned  and  is  therefore  of 
good  quality,  it  will  remain  immersed  in 
vinegar  even  for  several  months  without  any 
other  change  than  becoming  a  little  darker 
in  color.  If  it  is  not  well  impregnated  with 
tannin,  the  fibres  will  swell  and  after  a  short 
time  be  converted  into  a  gelatinous  mass. 

No  change  was  made  in  the  Board  of  Di- 
rectors at  the  meeting  of  the  Consumers' 
Gas  Co.  of  Toronto  held  a  few  days  ago. 
The  board  consists  of  James  Aus'in,  presi- 
dent ;  Samuel  Alcorn,  G.  S.  C.  Bethune, 
Henry  Cawthra,  G.  R.  R,  Cockburn,    J.  C. 


Gilmour,  Sir  Frank  Smith,  Morgan  Baldwin, 
James  Scott  and  T.  R.  Wood.  The  ques- 
tion of  the  reduction  of  the  price  of  gas  will 
be  discussed  at  the  meeting  of  the  board 
next  week. 

T.  I.  Thomson  will  have  an  up-to-date 
business  place  when  improvements  now  in 
progress  at  his  hardware  store  are  com- 
pleted. The  frontage  will  be  increased  by 
taking  in  a  hallway,  and  fine  new  plate  glass 
show  windows,  very  similar  to  those  in  Ryan 
Bros.'  dry  goods  store  on  the  opposite  side 
of  the  street,  will  be  put  in.  The  additional 
frontage  and  floor  space  inside  will  give  Mr. 
Thomson  one  of  the  finest  stores  in  town. — 
Times,  Owen  Sound. 

Bush  Vinning  and  Fred.  Vinning,  of 
Plantagenet,  while  in  Ottawa  the  other  day 
report  having  discovered  a  rich  gold  field 
near  Shoal  Lake,  and  within  42  miles  of 
Fort  Francis.  They  have  taken  up  about 
1,000  acres  of  land,  and  intend  organizing  a 
company  for  working  the  mine.  They  say 
that  an  American  syndicate  have  offered 
them  $35,000  for  a  half  interest  in  their 
claim,  which  is  within  three  miles  of  river 
navigation. 

Although  the  erection  of  the  smelting 
works  plant  is  progressing,  it  does  not  look 
now  as  if  there  is  any  probability  of  the  en- 
terprise being  ready  for  operation  by  Janu- 
ary 1,  in  time  to  earn  the  bonus.  A  man 
who  is  well  posted  in  such  matters  says  it  is 
more  likely  to  be  eight  months  hence  before 
the  works  will  be  completed.  It  is  probable 
an  application  will  be  made  to  the  Council 
for  an  extension  of  the  time  for  earning  the 
bonus. — Herald,  Hamilton. 

The  remarkable  statement  is  made,  on 
competent  authority,  that  the  average  am- 
ount of  friction  or  power  lost  by  overcoming 
friction  in  machinery  and  mill  work  is  50 
per  cent,  of  the  gross  power,  the  loss  occur- 
ring at  the  lubricated  surfaces.  The  power 
demanded  to  drive  the  machinery  in  such 
an  establishment  has  been  found  to  be 
variable  to  the  extent  of  15  or  20  per  cent, 
by  change  of  temperature  from  heat  to  cold, 
as  from  summer  to  winter.  Friction  has 
been  reduced  50  per  cent,  by  changing 
lubricants. 

J  W.  Redfern,  hardware  merchant,  has 
leased  from  the  Molsons  Bank  the  Melville 
block  opposite  the  postoffice,  and  expects  to 
occupy  the  premises  early  in  December. 
The  rear  show-rooms  will  be  removed  and 
the  main  building  extended  the  full  depth  of 
the  lot,  giving  a  store  125  feet  in  depth, 
which  with  the  basement  and  the  second  flat 
will  provide  ample  room  for  this  extensive 
business.  Mr.  Redfern  will  then  have  one 
of  the  best  hardware  stands  in  this  section  of 
the  country. — Times,  Owen  Sound, 

When  piano  lamps  first  came  out  there 
were  some  exquisite  examples  of  shades 
made  in  crepe  and  rice  paper,  and  fluted 
porcelain  in  the  smaller  ones.  There  are 
now  in  the  market  many  hideous  spectacles 


of  the  lamp  in  petticoats.  Silk,  satin, 
chiffon  and  artificial  flowers  are  used  in  such 
profusion  that  no  wonder  the  comic  papers 
are  made  to  say,  when  madam  has  "  noth- 
ing to  wear,"  "  wear  the  lamp  shade  !  "  All 
this  is  but  a  travesty  on  art,  and  borders  on 
the  tawdry.  When  will  all  this  change  ? 
— House  Furnishing  Review. 

In  the  Exchequer  Court  at  Ottawa  on 
Monday  judgment  was  given  for  the  re-  t 
spondents  in  the  case  of  the  Toronto  Street 
Railway  Co.  vs.  the  Crown.  The  case  was 
of  great  importance  and  involved  a  sum  of 
$56,000  paid  by  the  company  as  duty  on 
steel  rails  imported  from  England  in  1891- 
92  and  '93.  The  appellants  claimed  that 
the  rails,  which  weighed  69  pounds  per 
lineal  yard,  should  be  "  free,"  being  over  25 
pounds  in  weight.  The  case  will  be  appealed 
to  a  higher  court. 

Postmaster  A.  E.  L.  Malone  and  N  P. 
Horton,  of  Owen  Sound,  are  in  the  city  to- 
day endeavoring  to  interest  local  capitalists 
in  the  formation  of  the  Georgian  Bay  Port- 
land Cement  Company.  The  company  pur- 
poses, as  its  name  denotes,  going  into  the 
manufacture  of  Portland  cemen*.  Over  125 
acres  of  marl  from  z%  to  20  feet  in  depth 
have  been  secured  in  Holland  township, 
and  the  deposit  of  clay  is  situated  near  the 
town  of  Owen  Sound.  The  cement  manu- 
factured from  these  deposits  is  said  to  be 
first-class,  and  a  sa'e  and  reliable  substitute 
for  the  imported  article. — Guelph  Herald. 

The  English  correspondent  of  American 
Manufacturer  says  that  the  movement 
started  recently  at  Swansea  with  the  object 
to  taking  advantage  of  the  strike  of  miUmen 
at  the  American  tin  plate  works  to  get  them 
back  to  Wales  is  gaining  ground.  Originally 
it  was  decided  to  offer  in  the  Welsh  works 
preference  places  for  such  m  llmen  as  would 
return.  Now  the  makers  are  going  a  step 
further,  and  not  content  with  merely 
guaranteeing  places,  a  number  of  them, 
with  the  approval  of  the  leading  representa- 
tives of  the  men,  are,  it  is  this  week  stated, 
prepared  to  pay  the  passages  home  of  such 
as  are  inclined  to  return. 

The  Assets  Co.  is  the  name  of  a  new  asso- 
ciation with  a  capital  of  $200,000,  whose  object 
is  to  acquire  bankrupt  estates,  either  by  pur- 
chase or  otherwise,  and  to  realize  the  same 
in  the  best  manner  possible.  It  is  proposed 
to  held  weekly  sales  by  auction  for  the  dis- 
posal of  the  merchandise.  It  is  understood 
that  goods  will  only  be  sold  in  limited  quan- 
tities at  a  time,  so  that  stocks  will  not  be  sold 
en  bloc  to  retail  merchants,  as  at  present. 
A  profit  is  expected  from  this  process.  The 
main  object  of  the  company,  however,  is  to 
prevent  the  breaking  of  the  markets  by  the 
slaughter  of  bankrupt  stocks .  The  company 
will  remove  all  merchandise  which  it  pur- 
chases from  the  premises  of  the  insolvents 
to  its  warehouse,  where  it  will  be  put  in  sale- 
able shape  and  disposed  of  in  lots,  so  that 
no  dealer  will  become  possessed  of  an  estate 
to  the  injury  of  his  neighbor. — Gazette, 
Montreal. 
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Coppered  Steel  Spring  Wire  Hay  Baling  Wire 

Tinned  Mattress  Wire  Flat  Wires 

Broom  and  Brush  Wire  Soft  Coppered  Wires 

We  guarantee  the  quality  of  all  oup  Wires. 


The  B.  GREENING  WIRE  CO.,  Ltd. 

Write  for  Catalogue.  HAMILTON,    CANADA 
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YOUNG  MEN  WITHOUT  CAPITAL. 

THE  first  of  the  year  is  approaching, 
and  at  that  time  many  business  op- 
portun.ties  will  be  presented,  remarks 
Metal  Worker.  Some  men  will  want  to 
sell  out  their  interests,  others  who  have  a 
good  business  and  good  prospects  will  need 
more  capital  and  assistance.  There  is  no 
place  so  natural  to  look  for  the  assistance  as 
among  the  young  men  in  the  same  line  of 
business.  Many  of  these  young  men  fill 
positions  requiring  business  acumen  and 
capacity.  They  are  ambitious  to  get  along, 
and  feel  that  they  have  been  misused  if  some 
other  young  man  of  less  reputation  for 
ability  is  given  an  opportunity  to  take  an 
interest  instead  of  them.  A  man  who  wants 
to  sell  out  is  often  asked,  "  Why  don't  you 
give  your  man  a  chance?"  or  "Why  don't 
you  sell  to  your  employees  ? "  Then  a  look 
of  disappointment  comes  over  his  face,  for 
he  knows  they  never  had  enough  business 
capacity  to  "  live  at  a  profit,"  and  that  any 
business  to  be  successful  must  be  done  at  a 
profit,"  and  that  any  business  to  be  success- 
ful must  be  done  at  a  profit.  His  men  have 
never  saved  a  dollar,  though  they  are  excel- 
lent salesmen,  bookkeepers,  workmen,  fore- 
men and  superintendents,  so  he  must  sell 
to  a  stranger  what  they  have  helped  to  build 
up.  Some  men  have  tried  the  formation  of 
a  stock  company,  keeping  a  controlling  in- 
terest, and  found  that  their  employees  could 
not  buy  even  a  small  amount  of  stock  with- 
out borrowing.  Such  stock  companies  have 
often  failed  of  success,  and  the  old  merchant 
has  been  forced  to  reassume  control  to  save 
a  loss,  because  men  who  have  never  lived  at 
a  profit  lack  the  characteristics  to  do  busi- 
ness at  a  profit.  The  young  man  who  re- 
solves thai  inside  of  another  twelve  months 
he  shall  hive  saved  $ioo,  will  have  acquired 
a  trait  of  character  and  a  kind  of  information 
of  so  much  value  that,  if  he  had  to  lose 
either,  he  would  throw  the  dollars  away. 
The  mere  possession  of  so  small  a  sum  does 
not  count  for  much,  but  the  ability  to  accu- 
mulate it  will  develop  into  the  ability  to  get 
more,  and  is  the  stepping-stone  to  compe- 
tency. 


The  habit  of  saying  brings  an  idea  of  the 
values  of  all  sorts  of  business  opportunities 
and  a  ready  decision  from  a  common  sense 
standpoint  that  makes  a  good  business  man. 
It  reduces  the  tendency  to  extravagance  and 
speculation,  and  increases  the  vigilance  to 
let  no  opportunity  escape  and  to  be  indus- 
trious and  on  the  lookout  continually.  A 
young  man  who  is  saving  learns  that  he  can 
save  so  much  this  week,  and  that  means  so 
much  in  four  weeks  or  a  month.  The  suc- 
cessful business  man  carefully  arranges  for 
his  regular  trade  and  as  carefully  plans  for 
the  future,  weighing  all  the  possible  and 
probable  conditions.  The  principles  guid- 
ing both  men  are  similar,  and  that  is  why 
the  young  man  who  has  saved  money  is  pre- 
ferred, for  he  not  only  has  the  small  capital 
needed  but  has  what  is  far  more  desirable — 
the  business  training  that  is  invaluable. 
The  business  year  always  has  an  ending, 
and  at  the  ending  there  are  always  some 
who  want  to  sell  out  or  get  more  capital, 
and  the  young  man  who  resolutely  denies 
himself  the  luxuries  that  attend  the  expendi- 
ture of  his  entire  salary  and  provides  a  sav- 
ing fund  as  a  part  of  his  necessities  will  be 
in  a  position  to  take  advantage  of  these  op- 
portunities. 


ONLY  WAITING. 

The  Antikokan  district  in  Canad.i,  in 
which  recent  discoveries  of  iron  ore  have 
been  made,  may  be  of  more  interest  to 
Americin  ore  producers  than  we  now  think. 
It  is  stated  that  most  wondeiful  beds  of  iron 
ore  have  recently  been  outlined  by  the  dia- 
mond drill  in  that  district.  Reports  com- 
paring that  find  with  the  Lake  Superior  iron 
deposits  state  that  it  has  the  flat  stratum  of 
the  Mesabi  added  to  the  regular  formation 
of  the  Marquette  and  Vermillion  ranges. 
This  district  is  located  within  easy  shipping 
distance  of  Lake  Superior  ports,  and  the 
Canadian  Pacific  road  stands  ready  to  assist 
the  shipper  by  affording  low  freight  rates. 
With  free  trade    between    Canada  and  the 


United  States  these  ores  could  be  easily 
landed  at  Lake  Erie  ports  at  a  very  low  cost* 
In  fact  there  is  hardly  enough  known 
about  the  new  Canadian  region  to  assure  us 
that  the  cost  of  production  will  not  be  suffi- 
ciently low  to  go  a  great  way  toward  helping 
the  Canadian  producers  to  get  over  the  40 
cents  duty  on  iron  ore.  Those  who  fixed 
the  pressnt  rate  of  duty  promise  to  do  away 
with  it  entirely  if  they  are  permitted  to  carry 
out  their  very  patriotic  policy.  — American 
Manufacturer. 


PERSONAL  MENTION. 

Mr.  Lamplojgh,  of  Lamplough  &  Mc- 
Naughton,  of  Montreal,  agents  for  Theile  & 
Quack,  Elberfeld,  Germany,  was  in  Toronto 
this  week.  He  has  been  through  the  West 
with  samples  for  spring  trade,  and  is  now 
working  his  way  East.  "Business,"  he  said 
in  reply  to  a  query  of  Hardware,  "is  im- 
proving, and  is  decidedly  better  than  it  was 
in  the  spring-" 

A.  Gunther,  head  of  the  well  known  hard- 
ware house  of  Theile  &  Quack,  of  Elberfeld, 
Germany,  has  been  paying  his  first  visit  to 
Canada.  He  called  on  the  trade  in  Mont- 
real, Toronto,  Hamilton  and  other  places, 
and  expressed  much  gratification  with  what 
he  saw  and  heard. 


"  Engraving  by  dynamite  "  is  a  somewhat 
startling  announcement.  And  yet  this  pro- 
cess is  actually  carried  out,  if  we  may  rely 
on  the  account  given  in  a  technical  journal. 
It  appeirs  that  this  method  of  engraving  is 
not  adopted  as  a  regular  trade  method,  but 
is  rather  used  in  the  nature  of  an  experiment 
by  those  whose  business  it  is  to  test  the 
strength  of  dynamite,  gun  cotton,  and  other 
high  explosives.  Fresh  plucked  leaves  are 
placed  between  two  plates  of  highly  polished 
steel  and  cartridges  are  exploded  on  the 
upper  plate.  The  recoil  is  so  great  and 
sudden  that  the  upper  plate  is  driven  down- 
ward with  such  force  and  rapidity  as  to  catch 
exact  impressions  of  the  leaves  before  their 
delicate  ribs  have  time  to  be  crushed  by  the 
force  of  the  blow. 
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MONTREAL   MARKETS. 

Montreal,  Nov.  2,  1894. 
hardware. 

THE  week  has  been  a  fairly  active  one 
in  hardware  circles,  but  there  is  no 
new  or  striking  feature  to  mention. 
All  lines  of  seasonable  goods  are  being 
called  for  with  a  fair  degree  of  freedom, 
notably  skates  and  sleigh  bells,  while  a  fair 
jobbing  call  is  experienced  for  tools,  cut 
nails,  wire  nails,  horse  nails  and  horseshoes. 
In  rope  trade  is  steady  and  prices  on  manilla 
and  deep  sea  line  are  higher  this  week. 
Cement  is  quiet  and  sales  of  Belgian  have 
been  made  at  a  concession.  Payments  are 
not  exactly  as  good  as  might  be  wished,  but 
they  have  improved  of  late  and  this  is  con- 
sidered a  good  sign. 

Wire — There  is  little  change  in  the  wire 
market.  Any  business  that  is  doing  is  in 
hay  baling  and  fencing  wire.  There  is  little 
or  nothing  doing  in  barbed  wire. 

ROPE — There  has  been  rather  more  en- 
quiry for  some  lines  of  rope  this  week, 
notably  manilla  and  deep  sea  line  which  are 
in  rather  light  supply  with  firmer  prices.  We 
quote  as  follows  :  Sisal  at  7  to  7%c. 
for  7-16  in.  and  upwards,  and  i4to  15c  deep 
sea  line.  Pure  Manilla,  9>^c.  for  7-16  in. 
and  upwards,  10c.  for  smaller  sizes. 

Cut  Nails— There  is  a  moderate  trade 
doing  in  cut  nails  at  about  the  same  prices. 
We  quote  $1.70  to  $1.75  as  the  range  for 
jobbing  business,  but  it  is  not  certain  that  it 
would  not  be  cut  under  certain  circum- 
stances. 

Wire  Nails— There  is  a  fairly  good 
trade  doing  in  wire  nails,  and  discounts  con- 
tinue as  before. 


Horse  Nails — Both  makers  and  jobbers 
appear  to  be  fairly  busy  in  these  this  week. 

iscounts  continue  as  before. 

Tacks — Business  in  tacks  is  of  very  small 
proportions. 

Chain — There  is  nothing  special  to  note 
in  regard  to  this  line.  A  few  fair-sized  lots 
of  cow  ties  keep  moving. 

Horseshoes — Agood  brisk  trade  is  being 
done  by  makers  in  horseshoes  at  present, 
and  the  presumption  is  that  jobbers  also  are 
busy.  Both  steel  and  iron  shoes  share  in 
the  demand.     Prices  are  unchanged. 

Ware — There  is  nothing  special  to  note 
in  this  line.     The  list  rates  are  the  same. 

Plumbing  Supplies— No  change  of  im- 
portance is  to  report  in  this  line,  which  con- 
tinues dull. 

Lead  Pipe— There  is  a  fair  steady  de- 
mand in  a  jobbing  way  for  this  article  at 
unchanged  prices. 

Hinges — These  still  continue  to  be  one 
of  the  most  active  lines  in  the  hardware 
business.     Prices  are  steady. 

Builders'  Supplies — Nothing  special  to 
mention. 

Tools — A  few  lots  of  carpenters  tools 
keep  moving  and  there  is  also  a  steady  en- 
quiry for  axes,  axe  handles,  shovels,  spades, 
etc. 

Clothes  Wringers — Quietness  is  the 
dominant  feature  in  these. 

Lamp  Goods — These  ru'e  quiet  on  the 
whole. 

Sporting  Goods — There  has  been  very 
little  change  on  these.  However  guns  and 
ammunition  are  not  quite  as  active  as  they 
were. 


Cutlery — A  fair  trade  is  still  reported  in 
both  table  and  pocket  cutlery,  but  jobbers 
expect  a  shrinkage  shortly.     They  all  agree       T 
that  they  have  had  a  very  good  fall  trade  in 
this  line. 

Winter  Goods — The  demand  keeps  up 
unabated  for  sleigh  bells  and  skates,  in  fact 
the  great  bulk  of  the  goods  leaving  jobbers 
hands  this  week  have  consisted  of  these  two 
lines. 

Tar,  Oakum,  Etc.— In  this  line  there 
has  been  no  great  change.  Activity  in 
oakum  has  been  the  chief  feature.  We 
now  quote  :  Resins,  $3  to  $5.50  as  to 
brand;  coal  tar,  $3.25  to  $3.75  ;  cotton 
waste,  5  to  7c.  for  colored  and  7  to  10c.  for 
white  ;  oakum,  5X  to  7%c,  and  cotton  do. 
10  to  12c. 

Turpentine — The  turpentine  market  re- 
mains much  as  it  was.     We  quote  44  to  45c. 

Cement — The  cement  market  has  ruled 
very  quiet.  Some  sales  of  Belgian  in  round 
lots  have  transpired  at  very  low  figures,  but 
the  price  in  question  is  not  a  market  quota- 
tion. We  quote  :  English,  $1.95  to  $2,  and 
Belgian,  $1.85  to  $1.90. 

Firebricks — There  is  only  a   slow  de- 
mand for  firebricks,  and  values  remain  un- 
changed at  $is  to  $22  per  1,000  as  to  brand. 
METALS. 

Very  little  change  has  transpired  in  the 
metal  market  since  our  last.  Of  course, 
there  is  some  business  moving,  but  it  is  of 
so  restricted  a  character  that  sellers  have 
reason  to  profess  the  disappointment  they 
express.  In  fact,  the  advance  of  the  season 
does  not  appear  to  have  any  influence  on 
buyers.  Values  as  a  rule  are  steady,  and 
there  are  few  changes  in  this  connection  to 
report. 


The  Splendid  Oil  Heater 


WILL  HEAT  A  ROOM  20  FT.  SQUARE 


No  Soot 
No  Smoke 
No  Odor 


Requires  no  more   care  than  an  ordinary 

lamp 

Just  the  thing  before  a  stove  or  furnace  is 

started 

We  can  supply  a  three-hole  extension  top, 

making  it  a  perfect  oil  stove. 


The  McClary  Mfg.  Co. 

London  Toronto 

Montreal         Winnipeg  Vancouver 


HARDWARE 


13 


MONTREAL  MARKETS— Continued 

PlG  Iron — A  fair  jobbing  trade  is  to  note 
in  domestic  pig  and  some  low-grade  Scotch 
pig  iron.  Of  the  latter,  round  lots  of  Carn- 
broe  have  been  moved  ex  wharf  at  $18.50, 
but  we  quote  $19  to  $19  50  ex  yard,  as  be- 
fore, for  business  in  a  regular  way.  Quotations 
now  are  ex  store  :  Summerlee  and  equal 
brands,  $21  ;  Carnbroe  and  Eglinton,  $19 
to  $19.  50,;  Ferrona,  $17.25  to  $18  ;  Siemen's, 
No.  1,  $17.25  to  $18. 

Bar  Iron — There  is  a  fair  jobbing  move- 
ment in  bar  iron  on  the  basis  of  $1.65.  For 
round  lots  from  first  hands  prices  do  not 
appear  to  be  a  bit  more  settled,  and  it  is  a 
question  when  they  will  be,  with  makers  in 
their  present  temper. 

Tin  Plate — Fair  lots  have  been  moved 
from  jobbers'  hands  on  western  account 
during  the  week.  We  quote  prices  steady 
at  $2.75  to  $3  for  cokes  and  $3.35  to  $4  for 
charcoal. 

Terne  Plate — A  fair  trade  in  a  jobbing 
way  is  doing  in  terne  plates,  which  we  quote 
as  before — $5.75  to  $6.25,  as  to  grade. 

Canada  Plate— There  is  no  change  in 
Canada  plate,  which  famishes  a  moderate 
movement  at  $2.05  to  $2.15. 

Sheet  Iron — This  rules  quiet  and  un- 
changed on  the  basis  of  $2.20  to  $2.30  for 
No.  28  guage. 

Iron  Pipe — There  is  a  moderate  volume 
of  trade  passing  in  this.     Discounts  are  70 


and  5  for  block  and  50  and  5  for  galvanized 
pipe. 

Ingot  Tin— A  quiet  movement  is  to  note 
at   18  to  i8>£c. 

Copper — There  is  no  change  in  copper 
and  business  rules  dull  at  9^  to  10c. 

LEAD — There  is  little  activity,  but  in 
sympathy  with  outside  advices  values  are 
firmer  and  none  can  now  be  had  under  $2.85 
to  $2.90. 

Spelter — Spelter  rules  easy  with  little 
or  no  business  doing  at  $4  to  $4  25. 

Sheet  Zinc — The  demand  for  this  article 
fs  small  and  prices  have  been  cut  since  our 
last.  We  now  quote  $4  50  to  $5  according 
to  quality. 

Antimony — Market  is  dull  and  unchang- 
ed at  10  to  120 

Hoops  and  Bands— There  is  a  moder- 
ate tra^  passing  in  these  on  the  basis  of 
$4.20  to  $4.30. 

Galvanized  Iron — Business  has  ruled 
moderately  active  in  these  at  unchanged 
prices.  We  quote  as  follows  :  4^  to  4^c. 
for  No.  28  Qaeen's  Head;  Morewood,  5^  to 
6  \  ;  tinned  sheets,  coke,  No.  24,  6  to  6#c.  ; 
No.  26,  bl/z  to  6^c,  with  the  usual  extra 
for  larger  sizes. 

GLASS. 

The  glass  market  remains  much  the  same. 
Business  is  not  active  and  prices  are  un- 
changed on  the  basis  of  $1.25  for  first  break. 
Putty  in  bulk,  $1.85. 


PAINTS  ANT)  OILS. 

Demand  in  this  branch  rules  slow,  and  is 
limited  to  actual  requirements.  Values 
as  a  rule  are  firm  however.  We  quote 
as  follows:  Choice  brands  white  lead, 
Government  standard,  J4.75  ;  No.  1,  $4.50  ; 
No.  2,  $4.25;  No.  3,  $4;  No.  4,  $3.75; 
dry  white  lead,  42<c.;  red  lead,  pure, 
4^c-;  do  ,  No.  1,4c;  zinc  white, pure,  $7.25  ; 
No.  1,  $6.25  ;  No.  2,  $5.25;  linseed  oil, 
raw,  57c,  boiled,  60c;  seal  oil,  40  to  45c. 
CHEMICALS    AND    DTESTTJFF8. 

There  has  been  little  change  in  the  chemi- 
cal market  since  our  last  report.  We  quote  as 
follows  :  Bleaching  powder,  $2.50  to  $2.75; 
bicarb,  soda,  $2.25  to  $2.35  ;  sal  soda  70  to 
75c.  ;  carbolic  acid,  lib.  bottles,  25  to 
30c.  ;  caustic  soda,  60  per  cent.,  $2.15 
to  $2.75  ;  ditto,  70  per  cent.,  $2.40  to  $2.50  ; 
chlorate  of  potash,  20  to  22c;  alum,  $1.40  to 
$1.50  ;  copperas,  75  to  80c.  ;  sulphur  flour, 
$1.75  to  $2.00  ;  ditto  roll,  $2.00  to  $2.10  ; 
sulphate  of  copper,  $4.50  to  $5.00;  white 
sugar  of  lead,  7^  to  8^c.  ;  bicarb,  potash, 
10  to  12c.  ;  sumach,  Sicily,  per  ton,  $75  to 
$80;  soda  ash,  481050  percent.,  $1.15  to 
$1.50  ;  chip  logwood,  $2  00  to  $2.10. 

PETROLEUM. 

This  market  continues  fairly  active  and 
firm  with  prices  strong.  We  quote  : 
Canadian  refined  at  \\%c.  in  shed  in  Mon- 
treal for  round  lots,  and  12  to  I2}4c.  for 
smaller  quantities,  with  a  discount   of  2  per 


ENGLISH    HOUSE 


EL  BENJA 


! 


26,  28,  30  Front  Street  West 


&C0. 


SAMUEL,  SONS  &  BENJAMIN 

164  Fenchurch  St.,  London,  E.C. 


. . . .  Toronto 


SLEIGH  BELLS,        SHAFT  GONGS,  Etc. 

SNOW  SHOVELS,  Wood  and  Steel. 
SKATES,  "ATHLETIC." 

SKATE   SHARPENERS,   "BANNER." 
CINDER  SIFTERS,   M.L.S.  and  ordinary. 


14 


HARDWARE 


Eastlake  Steel  Shingles 

FIRE,  LIGHTNING 
AND  STORM-PROOF 

Beware  of  Cheap  Imitations.       Special  Prices  to  the  Trade. 


Metallic  Roofing  Co-,  Ltd., 


MANUFACTURERS, 


84  to  90  Yonge  St.,  TORONTO 


MONTREAL  MARKETS— Continued 

cent,  for  cash.  American  petroleum  is 
quoted  at  15c.  in  car  lots  and  16c.  for  small- 
er quantities. 

HIDES. 

The  hide  market  continues  much  the 
same  as  it  was  last  week.  Demand  is  fair, 
and  pricesthe  sameas  last  quoted.  We  quote 
No.  1,  4c;  No.  2,  3c,  and  No.  3,  2c.  Re- 
ceipts of  lambskins  are  liberal,  and  they  sell 
at  55  to  60c.  each.  Calfskins  are  dull  and 
unchanged  at  5c. 

TALLOW. 

The  tallow  market  remains  quiet,  with  the 
demand  restricted  to  small  lots.     We  quote 
5  to  5^c-  Per  'b.,  as  to  quality. 
WOOL. 

The  wool  market  is  quiet  and  unchanged. 
We  quote:  Greasy  Cape,  14  to  16c;  Can- 
adian fleece,  17  to  20c;  B.  A.  scoured, 
26  to  32c;  Canada  pulled  wool,  20  to 
2i^c.  for  supers,  and  23  to  26c.  for  extras. 
North-West  woo',  11  to  12c. 
ASHES. 

The  ashes  market  took  an  up-turn  on 
Monday  last,  and  at  the  presant  writing 
prices  are  5  to  25c.  higher  par  100  lbs  under 
continued  light  receipts  and  a  good  demand 
fromabroad.  We  quote:  Firsts,pots,$4.35c; 
seconds,  $4. 00c. ;  pearls  $8.25per  100  lbs. 


MONTREAL    TRADE    NOTES. 

Mr.  McMaster,  the  general  manager  of 
the  Montreal  Rolling  Mills  Co.,  is  away  at 
present  on  a  short  trip  to  New  York  and 
other  American  centres. 

Jno.  Thorpe,  manager  for  Pilkington  Bros., 
notes  a  good  demand  for  the  bevelled  plate 
glass  and  mirrors  of  which  his  establishment 
makes  a  specialty. 

Thos.  Davidson  &  Co.'s  California  spice 
trays  are  among  some  of  the  best  lines  of 
tinware  offered  to  the  trade. 

Mr.  McCall,  of  Drummond,  McCall  & 
Co.,  agents  for  the  Canada   Iron    Furnace 


Co ,  reports  the  shipment  of  several  large 
lots  of  their  charcoal  pig  West  this  week. 

Wm.  McNally  &  Co.  report  that  the  re- 
ceipts of  cement  last  week  were  2,100  barrels 
English.     There  was  no  Belgian  received. 

Receipts  of  firebricks  last  week  were 
112,000. 

Advices  on  resins  continue  firm  this  week, 
but  there  has  been  no  quotable  change  on 
spot. 


TORONTO  MARKETS. 

Toronto,  Nov.  2,  1894. 

HARDWARE. 

BUSINESS  is  probably  fair  for  the 
season,  but  it  is  not  as  good  as  a 
week  ago,  while  payments  are  still 
not  as  satisfactory  as  the  trade  would 
desire.  Certain  kinds  of  wire  are  in  little 
better  demand  than  a  week  ago.  Rope 
is  one  of  the  lines  that  exhibits  a 
further  falling  off  in  the  demand.  One  of 
the  features  of  trade  is  a  decline  in  the  price 
of  cut  nails  and  an  increase  in  the  demand. 
Business  is  being  fairly  well  maintained  in 
wire  nails,  and  horse  nails  are  doing  fairly 
well.  Reports  regarding  tacks  continue  to 
be  favorable  rather  than  otherwise.  Trade 
continues  brisk  in  plumbing  supplies,  but  it 
has  fallen  off  in  sporting  goods  and  cuttlery. 

WIRE — The  demand  for  barbed  wire  and 
plain  twist  is  increasing,  and  it  remains 
steady  for  hay-baling  wire.  Galvanized 
wire  is  moving  slowly,  but  coppered  steel, 
"W.W.W."  brand,  is  going  out  fairly  well. 
We  quote  barbed  and  plain  twist  wire  and 
staples  at  3X  to  z%.c.  per  lb. 

Rope — There  is  not  much  doing,  and  the 
little  that  is  oeing  done  ism  small  sizes.  Deep 
sea  line  and  cotton  rope  are  still  going  out 
well.  We  quote  :  Sisal,  7-16  in.  and 
larger,  "]%.c.  ;  %,  5  16,  Y%  in.,  8c.  Manilla, 
7-16  in.    and  larger,  9^ c;  %,  5-16,  y%    in., 

IOC. 


Cut  Nails — Prices  have  been  reduced 
ioc.  per  keg,  being  quoted  on  $1.75  basis 
f.o.b.  Toronto,  and  $1.60  to  $1.65  Montreal, 
according  to  quality. 

Wire  Nails — Business  in  this  line  is 
still  larger  proportionately  than  in  cut  nails. 
Discounts  are  unchanged  at  75,  10  and  5  per 
cent.,  shipments  from  10-keg  lots  being 
prepaid. 

Horse  Nails — A»e  going  out  freely  at 
unchanged  prices.  The  demand  is  princi- 
pally for  "  P.B."  Discounts  60  per  cent,  off 
"C."  and  60  and  2^  percent.  "P.B."  and 
"  M." 

Tacks — Trade  is  fairly  good  and  better 
than  for  some  time.  We  quote  :  Cut,  car- 
pet blued,  gimp,  60  per  cent.;  do.,  tinned,  70 
per  cent.;  copper  nails,  62^  per  cent.;  clout 
nails,  60  to  67 j£  per  cent.;  trunk  nails,  60 
to  65  per  cent.;  shoe  finders'  tacks,  50  per 
cent.;  shoe  nails,  Hungarian  nails,  etc.,  37 
per  cent. 

Chain — Cow  ties  are  still  in  steady  de- 
mand ;  quantities  going  out  are  not  nearly 
so  large  as  a  few  weeks  ago.  Coil  chain,  on 
the  other  hand,  is  becoming  a  little  more 
active,  although  quantities  are  small. 

Horseshoes — Orders  are  coming  in  more 
freely,  owing  to  the  reduction  in  price. 
These  are  now  being  called  for  at  $3.50  To- 
ronto, subject  to  a  rebate  made  by  manufac- 
turers to  certain  dealers  who  are  on  the  pre- 
ferred list.  Steel  shoes  are  quoted  at  15c. 
per  keg  advance  on  Montreal  prices. 

Ware — Peerless  and  Eclipse  are  in  steady 
demand,  and  white  is  going  out  better  than 
it  has  been  ;  50,  10  and  5  per  cent,  is  claimed 
to  be  the  very  best  discount  for  large  lots, 
with  5  per  cent,  less  for  small  quantities. 

Plumbing  Supplies— A  good  brisk  trade 
is  reported  on  country  account,  but  there  is 
not  much  doing  in  the  city. 

Lead  Pipe — While  no  large  lots  have 
changed  hands,  trade  in  small  quantities 
keeps    steady.     We   quote  :     Toronto    and 
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MA  RKBTS—  Continued 

west  30  per  cent,  off  in  small  lot?,  and  30 
and  10  per  cent,  off  in  ton  lots  ;  points  east 
of  Toronto  35  per  cent,  off  in  small  lot?,  and 
35  and  10  per  cent,  off  in  ton  lots. 

Builders'  Supplies— Business  has  been 
fairly  well  maintained  in  the  country. 

TOOLS — There  is  a  fair  trade  doing  in 
drainage  tools,  but  otherwise  business  is 
quiet. 

Clothes  Wringers — Business  continues 
quiet  and  featureless  at  $28  per  dozen,  usual 
term?. 

Lamp  Goods — A  fair  business  is  being 
done,  although  the  volume  is  gradually 
diminishing. 

Sporting  Goods— While  business  in 
some  lines  has  fallen  off,  in  others,  such  as 
cartridges,  caps,  etc.,  a  fair  movement  is  be- 
ing maintained. 

Cutlery — The  sorting-up  trade  has  not 
yet  begun  and  trade  is  in  consequence  light. 

Tinware — Business  is  fairly  active  in  a 
sorting-up  way. 

Winter  Goods — While  some  shipments 
of  skites  have  been  made,  the  bulk  of  the 
orders  will  not  be  forwarded  till  next  month. 
Sleigh  bells  and  snow  shovels  are  being 
called  for  regularly. 

Tar,  Etc. — We  quote  :  Roofing  pitch, 
$2.50  per  brl. ;  pure  coal  tar  $4  per  brl.  ;  re- 
fined coal  tar,  $4.50  per  brl.;  XXX  refined 
coal  tar  in  quart  tins,  $1  per  doz.;  best 
Southern  pure  tar,  $6  per  brl.  and  75c.  per 
doz.  pint  tins;  pine  pitch,  $2.75  per  brl. 

Cement,  Etc.  —  We  quote  :  Portland 
cement    (English),    $3    per     brl.    for    best 


grades  ;  New  Brunswick  plaster  Paris,  $2 
per  brl.  ;  Canadian  water  lime,  $1.25  per 
brl. 

Firebrick,  Etc.— Scotch  firebrick,  $3.25 
per  100  ;  Scotch  fireclay,  $1  per  100  lbs. 
METALS. 

Galvanized  iron  is  moving  a  little  better, 
and  some  good  sales  have  been  effected  in 
Straits  tin.  An  increasing  demand  is  re- 
ported for  solder.  In  other  lines  what 
changes  there  may  be  are  in  the  direction  of 
decreased  trade. 

Pig  Iron — Scotch  iron  is  scarce,  and 
Summerlee  it  is  almost  impossible  to  get, 
except  in  small  quantities  from  store.  A 
few  transactions  are  reported  in  100-ton 
lots  at  old  quotations  :  We  quote  as  before, 
ex  cars  Toronto  ;  Carnbroe,  $19.50  ;  Sum- 
merlee, $21  to  $21.50  ;  Nova  Scotia,  $18  to 
$18.50. 

Rogers,  Brown  &  Co.,  Buffalo,  report  the 
Toronto  market  for  American  pig  iron  as  fol- 
lows :  There  is  more  or  less  new  business 
doing,  and,  while  below  the  average  volume, 
it  seems  sufficient,  along  with  prior  contracts, 
to  keep  pig  iron  producers  busy  and  the 
Northern  furnace  interests  tributary  to  this 
market  closely  sold  up.  On  the  other  hand 
offerings  from  the  Southern  furnaces  are 
abundant,  and  while  the  high  freights  make 
the  cost  here  a  trifle  higher  than  Northern 
competition,  the  difference  is  not  sufficient 
to  interfere  with  the  use  of  this  desirable 
addition  to  foundry  mixtures.  Were  it  not 
for  the  low  basis  of  prices,  the  furnace  inter- 
ests would  have  occasion  to  be  satisfied 
with  the  present  conditions,  as  no  stocks 
worth  mentioning  have  accumulated,  while 
in  some  instances  difficulty  is  experienced  in 


keeping  up  with  orders.  Prices  remain  un- 
changed. We  quote  on  the  cash  basis  f.o.b. 
Toronto  in  bond  :  No.  1,  Foundry  strong 
coke  iron  Lake  Superior  ore,  $13.05  ;  No. 
2,  Foundry  strong  coke  iron  Lake  Superior 
ore,  $12.55  >  Jackson  County  silvery,  No.  1, 
$16.80  to  $18.30  ;  Lake  Superior  charcoal, 
$14.05  ;  Southern  soft,  No.  1,  $11.75  > 
Southern  soft,  No.  2,  $11.50. 

Bar  Iron — While  no  particular  reduction 
has  taken  place,  prices  quoted  have  been 
shad-d  a  little  when  orders  warranted  it. 
Business  has  been  somewhat  limited,  but 
stocks  carried  by  manufacturers  do  not  seem 
to  be  heavy.  We  quote  base  price  at  $1.75 
to  $1.80  from  stock,  and  $1.70  to  $1.75  from 
factory. 

Sheet  Iron— The  demand  for  the  lighter 
guages  has  dropped  off  somewhat,  but  in  the 
heavier  guages  business  is  a  little  better  than 
it  was.  Prices  are  firm.  We  still  quote  :  8  to 
16  gauge,  $2.50;  18  ditto,  $2;  20  ditto,  $2.10; 
22  to  24  ditto  $2.20;  26  ditto,  $2.45  ;  28  ditto, 
$2.65;  tinned  sheet  iron,  Manor's,  26  gauge, 
7c.  per  lb.;  22  to  24  gauge,  6j4c. ;  16  to  20 
gauge,  6Xc. 

Sheet  Steel — Nothing  new  has  devel- 
oped, and  the  little  that  is  going  is  equally 
divided  between  charcoal  and  ordinary 
quality.  We  quote  :  8  to  16  gauge,  $2.75 
per  100  lb?.;  18  to  20,  $265;  22  to  24,  $2.85  ; 
26,  $3.10. 

Iron  Pipe — Stocks  are  more  complete 
than  for  some  time,  but  prices  are  cut  so  low 
that  there  is  very  little  margin  left  for  the 
dealer.  There  is  a  good  trade  doing  in 
wrought  pipe  and  demand  keeps  steady  for 
galvanized.     Discounts  are  unchanged  at  70 


The  Most  Advanced  and  Perfected  Powder 


FOR 


LONG    RANGE. 


FOR 


GAME  SHOOTING. 


Subjected  to  the  most  vigilant  tests 
before  issue. 

An  unrivalled  record  for  safetv. 

The  most  pleasant  to  shoot  with. 


Manufactured  solely  at  Barwick 
Works,  Herts,  England,  by 

The  Smokeless  Powder  Co, 

(LIMITED) 

Dashwood  House, 
New  Broad  Street,  London. 


SPORTSMEN. 


The  most   perfect  process   of  manu- 
facture in  the  world. 

Steady  and  hard  hitting. 

Always  alike  and  stands  all  climates. 

The  most  satisfactory  of  all 
Powders  to  sportsmen. 


James  Darling  &  Co. 

Sole  Agents  for  the  Dominion, 

1698  Notre  Dame  St.,  Montreal. 


We  also  manufacture  Rifleite  "303— Rifleite  450— SR— SK— and  SV,  all  of  which  will  shoot  to  perfection. 
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MARKETS—  Continued 

to  70  and  5  per  cent,  for  iron  pipe  and  50  to 
50  and  5  per  cent,  for  galvanized  pipe. 

Galvanized  Iron— Trade  has  been  fairly 
good,  a  larger  number  of  case  lots  having 
been  forwarded  during  the  past  week  than 
for  some  weeks  previously.  Orders  are  also 
been  freely  booked  for  import  for  delivery 
the  beginning  of  the  year.  We  quote 
Queen's  Head  and  Gordon  brands  at  $4.25 
for  28  gauge. 

Ingot  Tin — Some  good  sales  have  been 
made  during  the  week,  especially  in  Straits 
tin,  at  figures  somewhat  below  those  quoted, 
but  for  smaller  quantities  the  prices  given 
stand.  We  quote  small  quantities  at  18  to 
i8#c. 

Zinc  Spelter  —Another  quiet  spell  has 
settled  down  upon  this  line  again,  but  prices 
are  unchanged  at  4  to  4XC-  f°r  domestic  and 
3^  to 4c.  for  imported. 

Ingot  Copper — Quite  a  number  of  en- 
quiries are  reported  and  a  few  good  sales 
have  been  made.  Slocks  are  now  more 
complete,  shipments  having  arrived  during 
the  past  week.  We  quote  prices  from  10  to 
ioj^c 

Sheet  Copper — There  is  the  average 
business  being  done,  and  some  good  import 
orders  for  ordinary  sheeting  for  bath  pur- 
poses have  been  booked.  We  quote  :  Un- 
tinned,  14  to  i6)4c.,  according  to  weight  and 
size  ;  brazier  sheets,  14  to  17c,  according 
to  quality. 

Boiler  Tubes— Trade  is  quiet  and 
without  special  feature  to  note.  We  quote  : 
\)i  inch,  7c.  ;  iyz  inch,  7^c  ;  1%  >ncn> 
8c.  ;  2  inch,  8>£c;  %%  inch,  9c. ;  2^  inch, 
9^c. ;  3  inch,  ii^c.  ;  j,]4.  inch,  14c;  4  inch, 
19c. 

Galvanized  Boilers— Demand  is  steady 
at  quotations.  We  quote  30  gal.,  $6  ;  35 
gal.,  $7  ;  40  gal.,  $8. 

Tin  Plates— The  demand  for  charcoal 
finished  is  not  as  good  as  it  has  been,  but 
in  the  better  qualities,  such  as  M.L.S.,  a 
fair  trade  is  reported.  Not  many  large 
lots  of  cokes  have  changed  hands,  quan- 
tities moving  being,  as  a  rule,  small. 
We  quote  :  Coke,  14  to  20  gauge,  at  $3  10  ; 
for  sizes  15  to  25c.  per  box,  basis  more; 
"I.C."  charcoal,  $3.50  to  $3.75. 

Terne  Plates — Demand  keeps  steady, 
but  only  for  small  quantities,  the  bulk  of  the 
trade  being  over  for  the  season.  We  still 
quote  box  lots  at  $6.50  to  $6.75. 

Sheet  Zinc— Is  active,  but  still  jobbers 
do  not  seem  to  think  that  the  volume  of 
business  is  as  large  as  it  was  a  year  ago. 
Prices  are  firm  at  4^c.  for  cask  lots  and  $c 
for  small  lots. 

Hoops  and  Bands— Are  going  out  freely. 
Prices  are  not  being  shaded,  except  for  large 
lots.  We  quote  $2.25  for  ordinary  and  $2.20 
for  ton  lots. 

Canada  Plates— The  activity  continues 
both    on  city    and   country    account,  there 


being  quite  a  demand  for  the  full  polished, 
from  which  an  advance  of  from  25  to  60c. 
per  box  is  being  asked.  We  quote  half- 
polished  at  $2.25  to  $2.35,  according  to 
quantity  ;  60  sheet  boxes,  10c.  per  box  ad- 
vance ;  75  sheet  boxes,  25c.  advance  over 
52's  ;  20  x  28,  $2.50. 

Solder — Demand  is  increasing,  and 
trade  in  this  article  is  becoming  quite  a  fea- 
ture in  the  tinners'  supply  line,  very  few 
dealers  in  the  country  manufacturing  it  as 
extensively  as  they  have  been  doing.  Prices 
still  range  from  12^  to  13KC.  for  the  better 
qualities. 

Pig  Lead — Quite  a  number  of  good  sales 
have  been    made  during  the   week   at  3  to 

Antimony — While  a  few  orders  have  been 
booked  for  forward  delivery,  shipments  from 
stock  are  small    and    prices  lowei    at  ()%  to 

IOC. 

GLASS. 

Business  continues  brisk  with  prices 
steady  at  $1.10  to  $1.15  for  first  break  in  50- 
foot  boxes,  or  $2.05  to  $1.10  in  100-foot  boxes. 
PAINTS  AND  OILS. 

Trade  is  not  as  brisk  as  it  was  last  week, 
and  payments  are  still  somewhat  unsatis'ac- 
tory. 

White  Lead— The  low  price  of  $%c.  *till 
obtains,  and  there  is  an  opnion  among  the 
trade  that  a  further  decline  is  not  improbable. 
Some  of  ihe  houses  are  understood  to  be 
sending  out  circulars  to  the  painters  quoting 
the  figure  named.  In  spite  of  the  lower 
price  there  is  not  much  business  doing. 

Putty — Continues  in  good  demand  at 
$1.75  per  100  lbs. 

Turpentine — Trade  is  quiet  at  39c.  for 
5-barrel  lots  and  40c.  for  single  barrels  f.o.b. 
Toronto.     The  Southern  market  is  weaker. 

Linseed  Oil — There  is  not  much  doing, 
and  prices  are  steady  and  unchanged  at  53c. 
for  raw  and  56c.  for  boiled  f.o.b.  Toronto. 
Further  stiffness  has  developed  on  the  Eng- 
lish market. 

Castor  Oil— Is  quiet  at  6%  to  6^c.  in 
cases  and  7c.  in  tins. 

Shellac — On  account  of  the  scarcity 
shellac  gum  has  advanced  about  10  per 
cent,  during  the  last  two  months  on  the 
primary  markets,  and  it  is  thought  that  there 
is  no  alternative  but  to  advance  the  price  of 
the  manufactured  article  before  long  if  the 
firmness  in  the  raw  material  is  maintained. 
The  demand  for  shellac  on  spot  is  better 
than  it  has  been  for  some  time. 

Prepared  Paints— There  is  no  im- 
provement to  note,  and  prices  are  unchanged 
at  $1  for  pure. 

OLD  MATERIAL. 

Business  in  this  line  remains  quiet 
and  prices  are  unchanged.  We  quote  : 
Agricultural  scrap,  50c.  per  cwt.  ;  machin- 
ery cast,  50c.  per  cwt.  ;  stove  cast  scrap,  30 
to  35c.  ;  No.  1  wrought  scrap,  40c.  per 
cwt.  ;  No.  2,  including  sheet  iron,  hoop 
iron    and    mixed    steel,     10c. ;     new    light 


scrap  copper,  6  to  6,}£c. ;  heavy  scrap  copper, 
7  to  7 'Ac;  old  copper  bottoms,  5^  to  6c; 
lightscrapbfass,3>£t04c.;  heavy yellowscrap 
brass,  5c;  heavy  red  scrap  brass,  5>£c; 
scrap  lead,  il/2  to  i#c.  ;  scrap  zinc, 
1%  to  i^c;  scrap  rubber,  y/z  to  3^c;  coun- 
try mixed  rags,  50  to  70c.  ;  clean  dry  bones, 
50  to  60c.  per  100  lbs.  ;  borings  and  turn- 
ings, 10c. 
HIDES,  SKINS,  WOOL    AND    TALLOW.       T 

HIDES — Trade  continues  fairly  good,  with 
dealers  still  paying  3^c.  for  green,  and  sel- 
ling green  at  4>£c 

Skins — Lambskins  and  shearling  ad- 
vanced 5c  yesterday  (Thursday),  being  now 
quoted  at  55c;  calfskins  quiet  at  6c 

WOOL — No  enquiries  are  reported  from 
the  States.  Dealers  are  paying  18c  for 
merchantable  fleece  and  20c  for  very  fine 
fleece. 

Tallow — Continues  in  good  demand. 
Prices  are  unchanged,  dealers  paying  5^ 
to  5%"c  and  selling  at  6#c 


MARKET    NOTES. 

The  price  of  cut  nails  has  been  reduced 
ioc  per  keg. 

R.  G.  Gaucher,  hardware,  Montreal,  has 
assigned  to  Chas.  Desmarteau. 

A  good  demand  for  sleigh-shoe  steel  is 
reported  by  Rice  Lewis  &  Son. 

The  hardware  stock  of  Noel  &  Co.,  of 
Quebec  has  been  sold  at  56c.   on  the  dollar. 

The  assets  of  the  Acme  Silver  Co.  Ltd., 
Toronto,  are  advertised  to  be  sold  by  auction 
9th  inst. 

Rice  Lewis  &  Son,  Ltd.,  report  that,  not 
being  members  of  the  combination,  they  are 
doing  a  large  business  in  brass  valves,  pipes 
and  fittings. 

H.  S.  Howland,  Sons  &  Co.  are  in  receipt 
of  a  shipment  of  Wostenholm's  "  I.  X.  L." 
pocket  cutlery,  and  are  now  in  a  position  to 
fill  all  back  orders. 

A  meeting  of  the  creditors  of  Wm  Brown, 
the  Toronto  carriage  hardware  dealer  whose 
financial  difficulties  have  already  been  an- 
nounced, has  been  called  for  Tuesday  next. 

The  Toronto  Silver  Plate  Co.  are  now 
having  printed  a  supplementary  catalogue 
illustrating  electro  plate  ;  also  a  sterling 
silver  catalogue,  copies  of  which  they  will  be 
pleased  to  furnish    the  trade  on  application. 

The  Toronto  Silver  Plate  Co.  report  busi- 
ness as  being  particularly  good,  so  much  so 
that  they  have  had  to  get  permission  from 
the  factory  inspector  to  allow  the  girls  em- 
ployed in  the  tying-up  department  to  work 
in  the  evenings  between  7  and  9. 

Jas.  Darling  &  Co.,  1698  Notre  Dame 
street,  Montreal,  the  Canadian  agents  for 
the  S.S.  smokeless  powders,  report  a  grow- 
ing demand  for  this  brand.  "  Sportsmen 
began  to  realize  that  this  brand  gives  more 
power  and  longer  range  together  with  a 
much    reduced    recoil,"    writes     the     firm. 
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"  Moreover  its  apparent  heavy  cost  per 
pound  do  not  amount  to  much,  as  very  much 
less  weight  per  load  is  required. 

It  was  stated  last  week  that  M.  &  L. 
Samuel,  Benjamin  &  Co.  had  received  their 
last  shipment  of  glass  for  the  season.  Un- 
expectedly to  themselves  they  have  been 
able  to  get  in  another  this  week,  which  has 
all  the  more  fortified  them  for  filling  orders 
promptly. 


UNITED  STATES    MARKETS. 

New  York,  Nov.  2,  1894. 

PIG  TIN — Speculation  was  very  tame 
and  trade  purchases  were  common- 
place in  the  extreme.  Upon  the  whole 
it  looked  very  much  like  a  waiting  market, 
with  little  support  aside  from  what  was  given 
by  rather  higher  London  cables.  Spot  prices 
were  on  the  basis  of  about  1470  to  14. 75c. 
net  cash  for  prompt  and  near  future  deliv- 
eries. 

Copper — No  increase  in  business  was 
noted  in  any  quarter,  nor  was  there  greater 
spirit  to  the  demand,  speculative  or  other- 
wise. Producers  make  no  new  inducements 
in  the  way  of  modified  prices,  and,  while 
rather  dull,  the  market  is  without  change  in 
tone.  Current  quotations  are  9.50  to  9  60c. 
for  Lake  Superior  ingot,  9.35  tc  940c.  for 
electrolytic,  and  9.20  to  9.30c.  for  common 
casting  stock. 

Pxc  Lead — Only  a  small  business  is  pas- 
sing at  present,  and  negotiation  is  very  tame 
also,  indicating  a  disposition  on  both  sides 
to  await  developments.  Market  quotations 
remain  at  about  3.10  to  3.i2^c.  for  com- 
mon Western,  according  to  delivery  and 
size  of  lot.  London  cable  to  the  Metal  Ex- 
change was  £9  16s.  3d.  for  soft  Spanish. 

SPELTER — Dealings  here  are  still  on  a 
very  limited  scale,  and  new  inquiries  are  not 
only  few  but  almost  invariably  for  rather 
small  lots.  Enough  orders  go  out  from 
other  sources  to  keep  prices  quite  steady  in 
the  primary  markets,  and  340  to  3.45c. 
seems  to  be  close  rates  for  ordinary  Western 
brands  delivered  here  or  at  common  point. 
London  cable  to  the  Metal  Exchange  was 
^15  for  good  merchant  brands. 

Antimony — The  market  remains  in  an 
unsettled  condition  and  rather  weak.  There 
were  sellers  at  %%c.  for  Cookson's,  and  7% 
to  7rtc-  f°r  Hallett's  on  the  spot. 

Tin  Plate — The  condition  of  the  market 
is  unchanged.  Neither  prompt  or  future 
deliveries  are  being  taken  with  any  degree 
of  freedom  at  the  moment,  and  the  demand 
is  devoid  of  spirit.  Prices  show  no  quotable 
change  but  are  rather  soft. 
.  Iron  and  Steel— New  features  fail  to 
make  an  appearance  in  any  branch  of  the 
market.  Merely  routine  business  is  pass- 
ing, and  prices  continue  low  and  irregular 
all  along  the  line. 


The  St.  Maurice  Tool  and  Axle  Work?, 
Three  Rivers,  has  obtained  charter  of  in- 
corporation. 


Our 

Specialty 


PURE  TURPENTINE 


Our  Customers 
Need  fear  uo 
Adulteration 


Every  barrel  guaranteed  !     We  are  headquarters  for  the  Pure  Article. 
Remember  these  facts  when  placing  your  orders. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W.,  TORONTO 


The  Improved 
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Cornice  Brake 
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SOLE    AGENTS  ! 


The  James  Robertson  Co,  Ltd..  Toronto 


Montreal 
St.  John 

Winnipeg 


Seasonable  Goods 
Christmas  Novelties 


A  large  line  at  popular  prices.  Write  for 
Catalogue  or  wait  until  our  traveler  has 
called  on  you  before  placing  your  Christ- 
mas order 


THE  TORONTO  SILVER  PLATE  CO. 


Manufacturers  of 


Sterling  Silver  and  Electro  Silver  Plate 


E.  G   Gooderham, 
Manager 

Jno.  C.  Copp, 
Sec.-Treas. 


Factories  and  Salesrooms: 

Toronto,  Canada 
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WELDING. 

AT  the  convention  of  the  National 
Railroad  Master  Blacksmiths  As- 
sociation recently  held  in  this  city 
Mr.  S.  Uren,  who  has  charge  of  the  rolling 
mill  and  blacksmith  shop  of  the  Southern 
Pacific  Railway,  read  a  paper  upon  the  sub- 
ject of  welding.  He  began  his  paper,  ac- 
cording to  an  exchange,  with  a  statement  of 
the  importance  of  the  blacksmith's  work,  in 
ensuring  safety  in  railway  travel.  Every 
important  member  of  the  ponderous  engine 
has  passed  through  the  smith's  hands,  and 
the  whole  train  is  connected  by  one  con- 
tinuous chain  of  welded  iron  ;  the  Smith 
is  personally  responsible  for  any  accident 
that  may  occur  through  his  carelessness  in 
permitting  any  imperfections  to  pass  through 
his  hands  knowingly.  It  is  often  the  case 
that  smiths  will  hide  a  defective  weld  by 
carefully  hammering  over  the  defect ;  under 
no  circumstances  should  this  be  permitted. 
A  great  many  smiths  do  not  appreciate  the 
importance  and  responsibility  of  their 
positions. 

Mr.  Uren  went  on  to  state  that  lap  welding 
is  the  usual  method  adopted  by  smiths,  and 
when  practical,  in  his  opinion,   is  the  best. 
In  many  cases  there  is  not  enough  care  taken 
in  preparing  the  parts  to  be  welded.     The 
scarfs  should  be  as  long  as  can  be   conven- 
iently heated,  never  more  than  a  45  degree 
angle.     The    scarfed    surfaces    should    be 
slightly  convex  or  high  in  the  centre,  so  that 
when  the  two  pieces  are  laid  together  for 
welding,  the  centre  will  take  its  bearing  first, 
as  it  is  absolutely  necessary  that  the  centre 
of  the  bar  should  be  welded  first.     Prior  to 
making  the  scarfs,  upset  the  bar  back  as  far 
as  it  will  be  exposed  to  intense  heat,  for  the 
purpose  of  lamination  over  the  whole  length 
of  the  heated  surface,  as  it  is  imperative  that 
the  iron   that  has  been  near  welding  heat 
should  be  as   perfectly   hammered   as  the 
welded  part.     After  the  preparation  of  scarf- 
ing is  complete,  lay  the  two  pieces  carefully 
in  a  hollow  fire  and  bring  to  the  proper  heat. 
Before  laying  together  be  sure  no  foreign 
element  has  adhered  to  the  scarfed  surface. 
In  laying  together,  the  point   of  one  scarf 
should  just  reach  the  heel  of  the  other.    The 
weight  of  the  hammer  used  to  weld  the  two 
pieces  must  be  governed  by  the  size  of  the 
bar,  as  the  blow  should  be  sufficient  to  affect 
the  centre  of  the  metal.     With  this  precau- 
tion a  good  weld  will  be  secured.     In  many 
cases   in   testing  welds  by  breaking  trans- 
versely, Mr.  Uren  has  found    good    fibrous 
iron  in  the  welded  section  and  crystalline 
each  side  of  the  weld.    The  cause  of  this  is 
improper  treatment  of  the  iron  back  of  the 
weld,  or  that  it  was  not  properly  upset  where 
it  was  brought  to  near  a  welding  heat.     The 
molecular  structure  of  wrought  iron  becomes 
disintegratedtoa  certain  extent  when  brought 
to  a  high  heat  ;  consequently,  if  there  is  not 
sufficient  metal  back  of  the  welded  section 
to  receive  the  necessary  lamination  to  bring 


the  disarranged  molecules  to  their  original 
position,  the  strength  of  the  bar  is  greatly 
impaired. 

"V"  welding  c  ons;sts  of  a  combination 
of  butt  and  lap  welding.  The  scarfs  are 
formed  by  fitting  the  two  pieces  together  at 
an  angle  of  about  45  degrees.  In  preparing 
the  scarfs  make  the  throat  of  the  inside 
angle  a  little  rounding  and  the  point  of  the 
outside  angle  to  correspond.  The  scarfed 
surface  should  be  a  little  convex  across  the 
surfaces,  as  in  the  lap  weld,  for  the  purpose 
of  insuring  a  perfect  weld  in  the  center  of 
the  bar.  This  method  of  welding  is  usually 
adopted  where  large  pieces  of  iron  are  re- 
quired to  be  welded.  In  all  cases  in  this 
class  of  welding  the  throat  should  be  welded 
first  by  being  driven  together  with  a  batter- 
ing ram  or  heavy  sledge  hammer,  applied  at 
the  end  of  the  bar  when  brought  to  the  pro- 
per heat,  before  being  taken  out  of  the  fire  if 
practicable. 

"Butt"  welding  is  simple  and  easily  pre- 
pared by  upsetting  the  ends,  leaving  the 
surfaces  a  little  convex.  This  method  of 
welding  requires  great  care  in  bringing  the 
two  pieces  to  be  welded  to  precisely  the 
same  heat  and  keeping  the  surfaces  perfectly 
clean. 

Mr.  Uren  made  quite  a  number  of  tests  to 
show  the  relative  value  of  the  different 
methods  of  welding,  and  taking  the  aver- 
ages with  those  previously  determined  as  to 
the  quality  of  the  same  iron  unwelded,  he 
gave  the  following  statement  :  All  butt 
welds  showed  crystalline  structures  on  frac- 
tuie  owing  to  the  upsetting  of  the  fibre  by 
the  nature  of  the  butt  weld  : 

(Per  square  inch.)  Elongation  in  8 
Tensile  Strength.  inches. 

Rel.  Aver-         Rel. 

Average.  value  age.        value. 

Unwelded 52,078  lb.  1.00  22.2%  1.00 

Lap  welded 47,575  lb.  .91  19.7%  .89 

V  welded 46,3861b.  .94  18.8%  .85 

Butt  welded 43,954  lb.  .84  8.3%  .37 


FUTURE  OF  THE  BEAM  TRADE. 

SINCE  the  days  of  the  old  beam  pool 
no  statictics  have  been  available  on 
the  consumption  in  the  United  States, 
says  Iron  Age,  of  iron  and  steel  beams. 
When  they  were  selling,  under  the  pool 
arrangement,  at  the  range  of  2  8  cents  to 
33  cents,  the  sales  and  the  occasional 
importations  aggregated  less  than  100,- 
000  gross  tons.  How  much  they  have 
grown  since,  under  the  regime  of  low 
prices,  it  is  impossible  to  state.  That 
the  expansion  is  large  there  can  be 
no  doubt,  since  one  mill  alone  has 
been  marketing  over  10,000  tons  per 
month  for  a  considerable  period  this  year. 
It  is  true  that  the  concern  in  question  has 
been  a  very  aggressive  seller,  and  that  other 
works  East  and  West  have  done  compara- 
tively little  individually.  But  taking  them 
all  together,  they  have  unquestionably  taken 
a  goodly  quantity. 

Good  authorities  in  the  beam  trade  do  not 
take  a  very  sanguine   view  as  to  the  future, 


so  far  as  prices  are  concerned.  Like  in 
every  leading  branch  in  the  industry,  the 
continuance  of  present  values  for  any  pro- 
longed period  is  not  expected.  Our  mills 
cannot,  even  with  cheap  raw  materials,  go 
on  selling  the  common  sizes  of  beams  at 
1.25  cents  to  1.35  cents,  delivered  in  the 
leading  market?.  On  the  other  hand,  a 
rise  above  1.50  cents  to  1.70  cents,  delivered, 
is  not  believed  possible  for  any  length  of 
time  because  of  the  enormous  reserve  capa- 
city. There  has  not  alone  been  a  direct 
increase  during  the  past  few  years,  an  in- 
crease which  is  still  going  on,  but  there  has 
also  been  a  change  in  the  conditions  which 
makes  the  existing  capacity  available  for 
greater  work. 

The  increase  in  the  capacity,  present  and 
prospective,  is  not  due  to  additions  to  the 
list  of  makers.  It  is  due  simply  to  the  fact 
that  many  of  the  older  concerns  in  the  busi- 
ness must  make  up  their  minds  to  bring 
their  mills  up  to  date — that  is,  to  remodel 
them  in  the  direction  of  greater  and  faster 
work — or  they  must  go  out  of  the  business 
entirely.  One  of  the  older  Eastern  mills  is 
now  completing  a  splendid  new  train  which 
will  bring  it  up  to  the  work  of  the  best. 

We  have  alluded  to  special  circumstances 
as  having  made  existing  plants  available  for 
greater  tonnage.  We  refer  to  the  changes 
in  the  methods  of  architectural  work.  Form- 
erly consumption,  and  to  a  certain  extent, 
therefore,  production,  was  limited  to  a  pretty 
well  defined  building  season.  When  winter 
came  the  erection  of  large  structures  practi- 
cally ceased.  No*  the  structures  are  run 
up  in  our  leading  cities  with  little  reference 
to  the  weather.  This  means  that  the  de- 
mands upon  the  mills  are  more  evenly  dis- 
tributed during  the  year  than  they  were,  and 
allows  them  to  produce  with  moderately 
steady  activity  a  greater  tonnage  than  they 
did  in  the  feast  and  famine  days. 

The  one  conspicuous  feature  in  the  beam 
trade  promises  to  be  the  rapidly  expanding 
consumption.  It  is  well  to  know  that  the 
effect  of  low  prices  in  inducing  an  expansion 
of  requirements  does  not  operate  as  quickly 
as  is  generally  supposed.  But  we  do  be- 
lieve that,  though  it  be  slower,  the  stimulus 
of  low  cost  has  far  more  power  than  it  is 
generally  given  credit  for.  Careful  observ- 
ers will  note  that  beams  are  already  finding 
a  use  in  the  better  class  of  dwellings  and  in 
the  medium  class  of  stores.  That  tendency 
will  develop  steadily  and  will  ultimately 
carry  those  beam  mills  which  survive  to  the 
safe  basis  of  a  large  tonnage  at  moderate 
profits  as  contrasted  with  the  forced  and 
dangerous  returns  from  an  artificially  re- 
stricted market. 


A  petition  is  being  circulated  among  the 
business  men  of  Tilbury,  Ont.,  in  regard  to 
the  continuance  of  early  closing.  As  all  the 
merchants  and  shopkeepers  have  already 
signified  their  willingness  to  continue  the 
present  system  the  outcome  is  a  foregone 
conclusion. 
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IMAGINARY  CHATS. 

THE  following,  by  "An  Experienced 
Hardware  Dealer,"  recently  appeared 
in  Hardwareman. 

Scene — The  Town  Reading  Club  in  a 
Thriving  Provincial  Town. 

Dramatis  Person/E— Mr.  Ruster,  an 
Ironmonger  of  the  "Old  School,"  and  Mr. 
Hustler,  a  Fellow  Tradesman  of  Advanced 
Ideas. 

How  do  !  Mr.  Ruster,  called  out  Mr.  Hust- 
ler as  he  entered  the  club. 

Good  morning,  Mr.  Hustler,  what  have 
you  now  on  foot  ?  I  see  quite  a  crowd  of 
people  lo  'king  at  your  shop. 

Yes,  they  do  seem  to  make  an  attra-  tion, 
and  draw  customers  too. 

But  you  have  not  told  me  what  is  the 
secret  process  by  which  you  draw  the  buy- 
ers ? 

Well,  Mr.  Ruster,  I  have  been  purchasing 
some  especially  good  bargains,  and  am  giv- 
ing my  friends  the  benefit  of  my  good  for- 
tune. 

Do  you  find  "bargains  "  pay,  Mr.  Hustler  ? 

Certain'y  I  do.  I  am  always  on  the  look- 
out for  some  line  that  I  can  take  up  and 
make  a  boom  with.  Sometimes  it  is  a  job 
lot  of  goods  that  some  other  ironmonger  or 
manufacturer  is  glad  to  clear  out  at  a  price, 
and  sometimes  a  bargain  may  be  picked  up. 

May  I  ask  how  you  find  these  out  ? 

I  am  always  open  to  buy  odd  lots  and,  as 
I  say,  bargains,  and  many  from  whom  I  have 
purchased  beforekeep  my  name  before  them, 
and  do  not  forget  me  when  the  time  comes. 

Do  you  include  second  hand  goods  in 
your  special  sales,  Mr.  Hustler? 

Not  often  ;  I  occasion  illy  get  something 
from  a  customer  in  exchange,  but  I  do  not 
cultivate  that  trade.  At  the  same  time  I  am 
always  willing  to  oblige  any  of  my  clients. 

Don't  you  find  that  this  interferes  w.th  the 
ordinary  run  of  trade? 

No,  Mr.  Ruster,  I  don't  think  so.  I  find 
I  have  many  enquiries  for  sundry  articles 
through  it,  and  sales  of  other  goods  are 
certainly  promo  ed. 

Then  you  consider  it  acts  as  a  stimulus  to 
other  trade,  and  brings  customers  into  your 
shop. 

I  believe  it  does.  For  instance,  I  adver- 
tised a  range  the  other  day,  and  had  two  in- 
quiries for  it.  The  gentleman  who  purchased 
it  was  a  stranger,  and  after  selling  him  the 
second-hand  range  I  sold  him  several  pounds 
worth  of  other  goods  too. 

And  what  became  of  the  second  applicant  ? 

I  sold  him  a  new  range,  certainly  at  a  re- 
duced price,  but  still  at  a  'living  profit." 

How  do  you  advertise  or  make  known 
your  job  lots  or  bargains,  Mr.  Hustler  ? 

I  frequen  ly  notify  them  by  a  card  in  my 
window,  and  occasionally  have  a  window 
full  of  odd  lots,  all  ticketed  up  cheap,  but  I 


rely  chiefly  on  my  advertisement  in  the  local 
papers. 

Wh  .t  kind  of  advertisements  ? 

I  have  a  running  advertisement,  headed 
"Special  Bargains  Purchased  under  Excep- 
tional Circumstances,"  and  I  alter  this  list 
from  time  to  time,  always  omitting  articles 
sold. 

Then  you  don't  continue  advertising  an 
article  you  find  to  take  ? 

No  ;  I  think  that  a  great  mistake.  People 
know  my  list  is  genuine  and  up-to-date,  and 
always  examine  it.  I  kmw  an  ironmonger 
who  has,  at  the  present  time,  a  running  ad- 
vertisement similar  to  mine,  but  he  never 
alters  it  ;  consequently,  the  public  know  it 
must  either  be  bogus  or  too  dear  to  ca'ch  a 
sale.  The  consequence  is  he  sells  little  or 
nothing  from  it,  and  the  cost  of  advertising 
is  lost. 

Then  you  really  do  give  your  customers 
good  value  in  your  bargains,    Mr.  Hustler? 

Certainly  I  do.  I  buy  a  quantity  at  a  price, 
and  often  sell  them  out  at  less  than  the 
usual  trade  cost. 

Have  you  any  special  tempting  line  on 
hand  now,  Mr.  Hustler? 

lam  running  a  "catch"  in  brushes  to- 
day. I  have  a  splendid  lot  of  scouring 
brushes— hundreds  of  them — I  am  selling  at 
2%<i-  each.  I  bought  a  job  lot  at  2s.  6d  a 
dozen.     We  are  selling  quantities  of  them 

Then  you  are  content  with  a  small  article 
as  well  as  a  large  one  ? 

Yes  ;  I  find  the  "trifles  "  pay  best.  It  is 
the  quantity  that  does  it.  I  have  a  grand 
line  waiting  for  the  severe  winter  I  am  told 
we  are  to  have.  I  have  bought  a  bankrupt 
stock  of  skates,  including  "  Acmes,"  polished 
wood,  skeleton,  and  various  makes  and  sizes, 
and  I  intend  offering  the  lot  at  one  price — 
is.  \%d.  per  pair  until  sold. 

Will  they  pay  at  the  price  ? 

Very  well,  and  pay  for  keeping.  Yes,  this 
is  one  of  my  schemes  for  drawing  customers, 
and  I  can  recommend  it,  Mr.  Ruster. 

I  am  much  obliged  for  your  information, 
Mr.  Hustler.  I  am  sure  your  advice  is  al- 
ways worth  consideration.  There  are  few 
ironmongers  so  thoroughly  up-to-date. 

Don't  flatter  me,  my  dear  sir. 

I  am  quite  sincere  in  my  opinion,  Mr. 
Hustler.  Well,  must  you  go  ?  Good  day 
— good  day  ! 


CALCINED 
LAND 


PLASTER 


COMBINATION  ON  WINDOW  SHADES 

Mr.  McFarlane  wishes  us  to  correct  the 
statement  made  in  our  last  issue,  that  the 
George  H.  Hees  Company  had  bought  out 
the  McFarlane  Shade  Company.  He  states 
that  Hees  &  Co.  leave  here  to  open  up  busi- 
ness in  Detroit,  and  that  there  will  be  no 
change  in  the  McFarlane  Company. 


CUT   IN  WOODENWARE. 

A  cut  is  announced  in  the  price  of  wooden- 
ware.  The  decision  was  arrived  at  on  Mon- 
day last  at  a  meeting  of  the  Canadian 
Woodenware  Association.  The  object  is  to 
prevent  the  importation  of  American  wood- 
enware, which  has  been  coming  into  the 
country  pretty  freely  of  late. 


We  manufacture  from  the  best  rock 
only.  We  guarantee  our  plaster  a 
first-class  article.      Write  for  Prices. 

WINDSOR  PLASTER  CO. 

Windsor,  N.  S. 


HORSE  CLIPPERS 

GEM  AND  H.  BOKER 

Finest  Quality.  New  stock  just  arrived. 


Rice  Lewis  &  Son 

LIMITED 

TORONTO       -      -       ONT. 

BLACKSMITHS'  TOOLS. 


Horseshoe  Vises. 

Price,  No.  1,  ■  $4  00 
"      No.  2,  -      7.50 

Will  save  their  cost 
in  a  week's  sharpen 
ing 


A.  B.JARDINE&CO. 

HESPELER,   ONT. 

Books  for  Retailers 

Published  for  the  good  of  the  trade. 


Ideas  for  Hardware  Merchants 

As  its  name  implies  it  is  full  of  ideas 
for  the  retail  hardware  merchant. 

PRICE,  50   CENTS  (Half  Price) 

Buying-,  Handling-  and  Selling  of  Tea 

Being   the    experience   of    the    most 
prominent  and  successful  merchants. 

PRICE,    25    CENTS. 

Pitfalls  of  the  Dry  Goods  Trade 

This  is  another  batch  of  Prize  Essays 
full  of  valuable  information. 

PRICE,  10  CENTS 

Sent,  postpaid,  on  receipt  of  price. 


HARDWARE   MERGttANT 

TORONTO. 
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NEW  RIFLES. 

M&  L.  SAMUEL,  Benjamin  &  Co. 
have  in  stock  the  Marlin  safety  re- 
•  peating  rifle  and  the  Marlin  car- 
bine, both  1894  model,  and  the  accompanying 
cuts  are  illustration  of  them.  The  rifle  is 
the  latest  and  most  improved  repeating  rifle 
to  use  the  .32-20,  .38-40  and. 44-40  cartridges, 
and  is  the  natural  successor  to  model  1889. 
In  the  model  1894  rifle  every  desirable  fea- 
tute  of  the  1889  which  tended  to  make  that 
arm  the  sportsman's  favorite  wherever  used 
is  retained,  and  the  improvements  suggested 
by  five  years'  of  experience  and  experiment 
are  added.  This  rifle  is  practically  the 
model  1893  adopted  to  the  shorter  cartridge. 
The  breech  consists  of  only  three  pieces, 
breech-bolt,  locking-bolt  and  finger-lever. 
The  locking-bolt  sliding  in  grooves  cut  in 
the  side  of  the  receiver,  fits  squarely  up  into 
the  breech  bolt,  and  a  section  of  the  receiver 
crossing  directly  behind  the  locking-bolt  sup- 
ports it  solidly.  Thefinger-leveroperates  both 
bolts  directly,  and  all  connecting  pins,  links 
or  other  weak  pieces  liable  to  become 
broken  are   thus    avoided.      The   barrel  is 


RE  CORROSION  OF  METALS. 

THOMAS  AN  DREWS  has  contributed 
a  series  of  papers  on  the  different  as- 
pects of  corrosion  of  metals  to  differ- 
ent English  technical  societies.  The  latest 
of  these  was  brought  before  the  British  In- 
stitution of  Civil  Engineers.  The  original  is 
accompanied  by  an  elaborate  record  of  tests. 
Mr.  Andrews,  according  to  a  contemporary, 
summarizes  his  work  in  the  following 
manner  : 

The  author  arrived  at  the  following  con- 
clusions as  a  result  of  his  other  recent  in- 
vestigations on  the  corrosion  of  metals — 
namely,  that  wrought  iron  and  various  steels, 
when  exposed  singly  and  separately,  without 
liability  to  galvanic  action  other  than  local, 
to  the  action  of  sea  water  for  long  periods, 
showed  a  greater  corrosion  on  the  part  of  all 
the  steels  than  the  wrought  iron,  the  advant- 
age in  favor  of  the  wrought  iron  as  compared 
with  the  steels  amounting  roughly  to  25  per 
cent,  and  upward.  It  was  also  noticed  that 
corrosion  was  increased  in  the  steels  in  pro- 
portion as  the  percentage  of  combined  car- 
bon was  greater. 


CARBINE,  MODEL  1894. 


chambered  to  admit  the  head  of  a  cartridge 
and  also  the  front  end  of  the  breech  bolt, 
so  that  the  bolt  coming  up  solidly  against 
the  head  of  the  cartridge,  covers  it  com- 
pletely and  is  itself  supported  by  the  barrel. 
The  ease  with  which  the  arm  can  be  dis- 
mounted and  assembled  is  an  important  con- 
sideration. Any  man  of  ordinary  intelli- 
gence can  do  it  without  a  previous  experi- 
ence, and  one  screw-driver  is  the  only  tool 
required.  The  "  safety"  on  this  rifle  is  pro- 
vided by  an  ingenious  and  simple  construc- 
tion. The  firing  pin,  a  cylindrical  piece  of 
steel,  is  cut  completely  in  two.  When  the 
action  is  closed  and  locked  these  two  pieces 
are  in  a  direct  lice  and  practically  form  one 
solid  piece.  But  the  slightest  motion  of  the 
finger-lever  draws  back  the  firing-pin  and 
the  front  end  of  the  rear  piece  drops  down 
into  the  slot  in  the  breech-bolt,  where  the 
locking-bolt  operates.  With  the  firing-pin 
in  this  position  it  is  held  back  positively,  and 
it  is  impossible  to  drive  it  forward  until  the 
breech-bolt  is  closed  and  firmly  locked.  The 
trigger  is  in  one  piece,  instead  of  being 
divided  into  a  trigger  and  sear  as  in  the 
1889  rifle. 


Further,  it  has  been  found  that  the  gal- 
vanic action  between  wrought  iron  and 
steels  induced  a  largely  increased  total  cor- 
rosion in  the  several  metals.  The  author 
has  also  recently  observed  another  aspect  of 
the  corrosion  of  metals  liable  to  occur  in 
tidal  streams,  or  under  circumstances  where 
the  different  parts  of  metallic  structures, 
vessels,  etc.,  may  be  exposed  to  the  action 
of  waters  of  dissimilar  salinity.  In  tidal 
streams  this  state  is  brought  about  by  the 
gradual  rise  and  inward  flow  of  salt  water, 
and  the  outward  flow  of  fresh  water.  Hence, 
the  upper  and  lower  portions  of  a  metal 
structure,  or  vessel,  although  composed 
throughout  of  the  same  metal,  are  exposed 
to  electroiytic  disintegration  from  the  gal- 
vanic action  set  up  by  solutions  of  different 
salinity  on  the  metal.  Moreover,  it  has 
been  shown  by  the  author  that  there  are  in- 
dications that  magnetic  influence  tends  to 
increase  the  corrosion  of  steel. 

The  experiments  now  recorded  have  af- 
forded the  addit.onal  information  that  the 
corrosion  of  metals  is  considerably  affected 
by  stress,  varying  according  to  the  nature 
and  extent  of  the  strain  applied.     It   might 


have  been  thought  that  metals  under  stress 
would  be  more  liable  to  increased  corrosion 
than  when  in  their  normal  state.  The  pre- 
sent experiments,  however,  indicate  the  op- 
posite conclusion.  This  is  when  "  strained  " 
is  considered  separately  from  "  unstrained  " 
metal.  When,  however,  the  strained  metal 
is  in  galvanic  circuit  or  combination  with 
the  unstrained  metal  in  any  solution,  an  in- 
creased total  corrosion  ensues  from  the  gal- 
vanic action  which  this  research  has  shown 
to  arise  consequent  on  the  difference  of  po- 
tential between  the  two.  The  reason  why 
the  mere  fact  of  a  metal  having  beccme 
strained  reduces  its  corrosibility,  compared 
with  the  same  metal  in  its  normal  un- 
strained condition,  will  be  found  in  the  re- 
sults of  a  series  of  experiments  undertaken 
by  the  author  to  investigate  the  influence  of 
stress  on  railway  axles.  In  that  research  it 
was  demonstrated  that  stress,  whether  ten- 
sile, flexional,  torsional  or  of  any  other  kind, 
considerably  alters  the  physical  properties 
of  iron  and  steel.  Stress  increases  the 
rigidity  of  both  iron  and  steel,  and  renders 
the  metal  harder,  aho  greatly  reduc- 
ing its  properties  of  elongation  or  duc- 
tility. A  higher  tonnage  is  required 
to  break  a  strained  than  an  unstrained  por- 
tion of  the  same  metalr  A  tensile  stress  ap- 
plied to  a  wrought  iron  shaft,  producing  an 
elongation  of  only  2  per  cent.,  increased  the 
tensile  resistance  of  the  metal  2.66  per 
cent.  Other  investigators  have  also  noticed 
a  similar  alteration  in  the  properties  of 
metals  referable  to  stress. 

From  these  observations  it  is  manifest 
that  the  stresses  applied  to  the  metals  ex- 
amined for  corrosion  altered  their  structure, 
rendered  them  harder  in  nature,  and  hence 
less  liable  in  the  strained  condition  to  be 
acted  upon  by  sea  water,  or  other  waters, 
than  in  their  ordinary  normal  or  softer  con- 
dition. The  experiments,  however,  indicate 
that  an  increased  total  corrosion  in  excess  of 
the  normal  corrossibility  of  the  metal  occurs 
in  a  metallic  bridge,  vessel,  boiler  or  other 
structure  from  the  action  of  the  local  gal- 
vanic currents  which  are  hereby  shown  to  be 
induced  between  "  strained "  and  "  un- 
strained "  portions  of  even  the  same  piece 
of  iron  or  steel  forging,  bar  or  plate.  Hence 
a  strain  occurring  in  a  metallic  structure 
tends,  owing  to  the  local  galvanic  action 
thus  set  up,  to  increase  any  corrosive  forces 
which  may  be  deteriorating  the  metal  of 
which  it  is  composed. 


h 
2 
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PAINCHAID,  SQUIRE  &  CO. 

Agents,  -  Temple  Building 
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ENGLISH  AS  SHE  IS  WROTE. 

The  following  specimen  of  English  "  as 
she  is  wrote" — sometimes  even  in  England 
— may  not  be  the  worst  that  has  ever 
reached  an  ironmonger's  desk,  says  Hard- 
wareman  but  it  is  quite  bad  enough  to  afford 
a  little  amusement  : 
Gentlemen 

i  left  a  Brass  Lock  at  your  Establishmen 
on  the  Saturday  afternoon  Before  good  Fri- 
day Date  the  25th  day  of  March  &  i  said  at 
the  time  i  would  tell  some  on  to  call  for  it 
&  i  told  a  friend  of  mine  to  call  last  Friday 
the  i4n  inst,  &  he  told  mee  you  could  not 
find  it  you  told  him  it  would  have  had  the 
nime  on  at  the  Back  now  When  i  Delivered 
the  Lock  to  the  man  at  the  back  of  the 
counter  he  wrote  the  name  peice  of  paper, 
&  put  the  Lock  &  it  on  one  side  of  the 
counter  out  of  the  way  &  the  propieter  was 
engaged  With  some  gentlemen  Who  drove 
up  at  the  time  in  a  trap  on  stayeed  a  peice 
after  the  trap  went  awy  &  he  Bought  a 
pocket  knife  &  1  could  till  the  price  he  paid 
for  it  only  I  have  said  plenty  to  convince 
you  of  it  the  Lock  is  a  Brass  cubard  Lock 
about  three  inche  in  Length  the  width  about 
an  inche  &  half  and  it  is  a  tumbler  Lock,  soo 
i  hope  you  will  Bee  kind  enough  to  say  if  it 
is  found,  soo  that  i  may  tell  My  freind  to 
call  For  it  on  Friday  next. 

Yours  Respectfully. 


QUEBEC   CHROMIC   IRON. 

Some  time  since  we  published  a  note  in 
these  columns  from  a  resident  in  Quebec 
offering  to  sell  chromic  iron  ore.  The 
amount  of  chromite  mined  in  Canada  during 
the  past  1  en  years  has  been  very  little,  and 
the  quality  of  that  obtained  did  not  much 
commend  itself  to  purchasers,  being  low  in 
chromic  sesquioxide.  During  the  past  sea- 
son, however,  an  important  development  has 
taken  pUce  in  this  direction,  several  depos- 
its of  high  grade  chromic  having  been  dis- 
covered in  the  vicinity  of  Black  Lake  sta- 
tion, on  the  Quebec  Central  Railway. 
Nearly  500  tons  have  already  been  taken 
from  one  pocket,  averaging  from  54  to 
56.02  per  cent,  of  chromic  sesquioxide.  As 
the  total  mined  for  the  past  years  is  esti- 
mated not  to  exceed  100  tons  altogether,  it 
will  be  seen  that  a  profitable  addition  to  Can- 
adian mineral  resources  may  be  anticipated. 
— Industries  and  Iron. 


Tenders  for  the  Canadian  Government 
loan  of  ,£2,250,000  were  opened  in  London, 
Monday,  by  the  Bank  of  Montreal,  in  the 
presence  of  Mr.  Foster,  Sir  Donald  Smith, 
Mr.  Clouston  and  a  large  gathering  of  appli- 
cants. There  were  564  tenders,  aggregat- 
ing ,£11,294,000,  at  prices  varying  from  95 
to  99^.  Applications  at  ^97  8s.  6d.  will 
get  about  49  per  cent.,  and  those  above  that 
figure  will  receive  lull  allotment. 


AMERICAN  FENCING  WIRE 


Barb  Wire,  Annealed  and  Oiled  Wire,  Galvanized  Wire, 
Staples,  etc.,  from  stock  or      A>   q     LESLIE   &  CO. 

for  import.       Prices   right.  Montreal   and  Toronto. 


The  Houghton 
Patent  Key 
Lock  Wrench 


Combines  strength,  simplicity  and  durability,  and  is  unequalled  for  ease  and  rapidity  of  adjust- 
ment.   Manufactured  in  all  sizes  by  THE  PARIS  TOOL,  MFG.  CO.,  LTD.,  PARIS,  ONT. 


CHEAP 


FRESH 


RELIABLE 


By  sending  a 


Thorold 
Cement 


POST    CARD 


Estate  of  John  Battle 

Thorold 
Ont. 


Should  be  kept 

in  stock  by  all 

Hardware 

Merchants 


Prices  and  full 

particulars 
will  be  given. 


FOR   MASONRY  WORK  OF  ALL  KINDS 


ALL  BRISTLES 


used  in  BOECKH'S 
STANDARD  BRUSHES  are  bought  in  the  best  mar- 
kets and  are  of  the  very  highest  grade,  and  are  all  specially 
prepared  to  secure  the  best  results. 


CHAS.  BOECKH  &  SONS 


Office  and  Warerooms:    80  York  St. 
Factories :    158  to  168  Adelaide  St. 


Sole  Manufacturers 

TORONTO,   ONT. 


TRADE    MARK. 


BLACK 
DIAMOND 


FILE 
WORKS 


21   to  43  Richmond  St.,  Philadelphia,  Pa. 

G-.  &c  HI.  ZB^RJSTIETT, 

MANUFACTURERS   OF 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  Lightning  Sawfiles. 

AND 

EVERY   OTHER    DESCRIPTION   OF  SAW  FILES. 
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INDUSTRIAL   FABLES. 

THE  following  fables  were  originally 
intended  for  United  States  readers, 
but  the  morals  they  contain  are  big 
enough  for  the  digestion  of  Canadian  busi- 
ness men  : 

A  Cat  fell  into  a  Well  one  dark  night,  when 
he  was  Feline  Around  for  Companionship, 
and  at  once  began  Devising  Means  for  get- 
ting out.  From  Curb  to  Bottom  there  were 
Twenty  Feet  of  Distance,  and  the  Cat  saw 
that  it  would  take  many  Hours  of  Work  be- 
fore he  could  restore  himself  to  the  Moon- 
light and  his  Promenade  along  the  Barbed 
Wire  Fence.  But  he  was  an  Agile  Cat  and 
Full  of  Resources,  so  by  Dint  of  Scratching 
and  Clawing  he  succeeded  in  making  S  x 
Feet  of  the  Distance  between  Two  Days. 
But,  being  a-weary  from  his  Labors,  and 
while  taking  a  brief  Cat-nap,  he  Lost  his 
Hold  and  was  again  at  the  Bottom  of  the 
Well,  which  he  found  most  uncomfortable, 
since  it  was  Damp  and  Unwholesome,  and 
whose  Owner  and  Builder  had  forgotten  the 
Principles  of  Heat  and  Ventilation,  and  had 
Neglected  to  provide  other  Necessaries  for 
Well-being.  So  he  Yearned  for  the  Upper 
Atmosphere,  but  Failed  again  in  his  attempt, 
as  he  did  also  when  he  Tried  for  the  Third 
and  Fourth  Time,  which  was  his  last  in 
that  Climb-it.  For  it  so  happened  that 
an  Urchin  was  Flying  a  Kite  in  the 
Neighborhood  and  that  the  Kite  came  down 
directly  over  the  Well  and  that  the  Tail 
dropped  therein  and  in  Reach  of  the  Cat, 
who  Grabbed  it  with  all  his  Might  and  Claws 
and  held  thereto  like  unto  a  Porous  Plaster 
on  a  Weak  Back.  Now  the  Cat  knew  that 
the  Tail  might  Break  and  Cast  him  again 
into  the  Well  with  a  Dull  and  Sickening 
Thud,  and  he  also  knew  that  his  Natural 
Enemy,  the  Small  Boy,  was  at  the  other 
End  of  the  Tail  and  might  greet  him  with 
Stones  and  other  Expressions  of  Hate, 
should  he  arrive  safely  at  the  Top.  Yet  he 
was  a  Strong  Minded  Cat  and  was  deter- 
mined to  Take  the  Chances.  And,  lo ! 
when  the  Boy  pulled  up  the  Tail,  it  did  not 
Break  nor  Yield,  and  when  the  Top  was 
reached,  behold,  the  Small  Boy  was  so  Re 
joiced  at  Recovering  his  Property  that  he 
forgot  to  Torture  the  Cat,  who  at  once  Ran 
to  his  Home  and  lived  there  happily  ever 
afterward. 

Now,  there  was  a  Man  in  that  Country 
who  had  gotten  himself  into  a  Hole,  a 
Financial  Hole  (rom  which  it  is  very  Hard 
to  Escape.  And  at  first  he  Tried  to  Dig 
his  Way  out,  but  when  he  had  made  Four 
Feet  in  a  day  he  found  that  he  had  lost  Five 
Feet  over  night.  And  he  said  to  himself, 
"  There  is  no  Use  in  Trying,  for  at  this  Rate 
of  Backward  Progress  I'll  soon  find  myself 
in  the  Bottomless  Pit,  where  is  Great  Heat, 
but  no  Ventilation.  So  I  shall  stay  where  I 
am,  for  the  Sides  of  the  Ho'e,  which  are 
Debts,  keep  Crowding  upon  me  and  I  see 
no  Chance  for  Relief."     So  he  stayed  in  the 


Hole  and  drew  it  in  after  him.  But  his 
Friends  endeavored  lo  Provide  an  Escape, 
and  did  even  Offer  to  Carry  some  of  his 
Debts,  which  Unusual  Kindness  he  Refused 
to  Accept,  saying  that  there  was  no  use  in 
Shifting  Burdens  and  that  it  was  Just  as 
Hard  to  Owe  one  man  as  another  and  he 
would  prefer  that  the  Debts  remain  as  they 
were.  And  he  did  Reluse  every  Suggestion 
that  was  made  to  him  for  Getting  himself 
Out  of  the  Hole,  and  when  the  Friends 
told  him  he  was  Foolish  and  Unprac- 
tical he  would  complain  that  they 
Called  him  Names  without  Reason.  And 
he  Spent  his  own  Time,  and  a  good  deal 
that  did  not  belong  to  him,  in  Bemoaning 
his  Fate  and  Wiping  the  Tears  of  a  Self- 
Killed  Ambition  from  his  Eyes,  which  could 
not  see  Beyond  the  Hole.  And  when  they 
told  him  of  the  Cat  and  the  Tail  of  the  Kite, 
he  said  it  wasn't  a  good  Illustration,  because 
the  Cat  had  Claws  and  he  didn't.  So  they 
left  him  in  the  Hole  and  placed  thereby  a 
Sign  which  Warned  all  the  People  against 
the  Folly  of  Giving  up,  which  is  the  Moral 
of  the  Two  Tales. 


MAGNOLIA  METAL  CO.  WINS. 

Judge  Lacombe,  of  the  United  States 
Circuit  Court  granted  en  October  29th, 
1893,  the  Magnolia  Metal  Co.  an  immediate 
injunction  against  the  Nassau  Smelting  Co., 
of  New  York  city  (composed  of  Benjamin 
and  Moses  Lowenstein),  restraining  them 
from  selling  a  metal  called  the  Mongolia 
metal,  which  they  have  been  assiduously 
offering  in  the  New  York  market  and  else- 
where, claiming  it  to  be  the  same  as  Mag- 
nolia metal,  and  confusing  the  trade  very 
generally  with  the  similarity  of  the  names. 

The  Magnolia  Metal  Co.  announces  that 
it  will  prosecute  any  one  to  the  full  extent  of 
the  law  who  infringes  in  the  slightest  de- 
gree on  its  patent  or  trade-mark  rights. 


THE  "EVERLASTING  "  DOOR  KNOB: 

The  "  Everlasting"  is  a  door  knob  that 
M.  &  L.  Samuel,  Benjamin  &  Co.  have  got 
in  a  shipment  of,  and  the  accompanying 
illustration  will  give  the  tiade  an  idea  of  the 
manner  of  its  construction.  It  is  warranted 
not  to   work   loose   or  pull   off,  and  can  be 


SIZE  OF  FLAME  AND  LIGHT. 

THERE  is  a  belief  quite  prevalent  that 
the  sufficiency  of  the  light  of  a  gas- 
burner  maybe  judged  by  the  dimen- 
sions of  the  flame.  Prof.  Lewes,  in  his  lec- 
ture before  the  Society  of  Arts,  points  out 
that  sufficiency  must  be  judged  by  lumin- 
osity and  not  by  dimensions.  He  found  that 
up  to  five  years  ago  the  flame  emitted  by  a 
standard  London  Argand,  when  burning  a 
16-candle  coal-gas,  at  the  rate  of  5  cubic  feet 
an  hour,  was  ex  ictly  3  inches,  but  that  since 
that  time  the  height  of  flame  necessary  to 
emit  that  amount  of  light  had  been  steadily 
growing  less,  and  at  the  present  moment  a 
16-candle  flame  in  the  London  Argand  has 
a  height  of  only  2  6  inches.     Of  course  the 


easily  adjusted  to  any  thickness  of  door 
without  using  washers  to  fill  up  the  vacant 
space  on  the  spindle, leaving  nochanceforthe 
knob  to  rattle  or  play  lengthwise  in  the  lock. 
The  knob  is  cast  hollow  all  in  one  piece,  and 
the  spindle  is  cast  into  the  stationary  knob 
therefore  cannot  possibly  get  loose.  The 
adjustable  knob  is  screwed  on  to  the  spindle, 
and  is  prevented  from  binding  against  the 
door  by  means  of  a  nut  and  washer.  The 
opening  in  the  latter  being  made  to  fit  the 
shape  of  the  square  spindle,  and  being 
placed  between  the  nut  and  knob,  prevents 
the  whole  from  turning  further  than  is  de- 
sired. When  properly  adjusted  the  nut, 
washer  and  knob  are  all  rigidly  bound  to- 
gether, making  them  practically  one  s  lid 
piece  of  metal,  leaving  no  chance  to  wear  or 
work  loose,  and  wi'l,  it  is  claimed,  last  a  life- 
time. 


tendency  under  such  conditions  wou'd  be  to 
"  turn  on  "  the  gas  until  the  ordinary  large 
flame  is  attained.  The  height  of  the  flame 
depends  on  the  constituents  of  the  gas, 
hydrogen  under  the  conditions  giving  .985 
inches,  carbon  monoxide  2  206  inches,  and 
methane  4.25  inches.  An  increase  per  cent, 
of  the  two  former  constituents  would  affect 
the  height  of  the  flame,  and  an  analysis  of 
the  gas  of  the  three  principal  London  com- 
panies shows  variations  in  these  three  con- 
stituent elements : 

South  Gas  Light 

Metro-  and  Coke  Corn- 

Constituents,  politan.         Company.  mercial. 

Hydrogen 52.22  53'30  52.96 

Unsaturated    hydrocar- 
bons      3.47  3.58  3.24 

Saturated  hydrocarbons.  34.76  32.69  34-2o 

Carbon  monoxide     ....     4.23  7.05  4.75 

11        dioxide 0.60  0.61  0.75 

Nitrogen 4.23  2.50  5.10 

Oxygen 0.49  0.21  0.00 

One  cause  of  the  increase  in  the  percent- 
age of  hydrogen  is  the  use  of  higher  retort 
temperatures. 


HARDWARE 


*3 


BUSINESS  CHANGES. 

DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES 

MCDONALD  &  HALL,  general  store, 
Massey,  have  assigned  to  H.  Barber 
&  Co.,  Toronto. 

A.  E.  Stephens,  tins,  Lyndhurst,  has  sold 
out. 

J.  D.  Lemieux,  hardware,  Quebec,  has  as- 
signed. 

James  Williamson,  forwarder,  Grenville, 
has  assigned. 

O.  Chaput,  lumber,  has  compromised  at 
25c.  on  the  dollar. 

Thomas  Price,  furniture,  Delhi,  has  as- 
signed to  A.  W.  Crysler. 

A.  Sweet  &  Co.,  general  store,  Winches- 
ter, have  compromised. 

Kent  Whipple,  brass  founder,  Hamilton, 
is  offering  to  compromise. 

G.  Elsley,  general  store,  Mosborough,  has 
assigned  to  J.  O.  Cleghorn. 

Baily  &  Claveau,  general  merchants, 
Chicoutimi,  have  assigned. 

E.  J.  Fairfield,  general  store,  Mainsville, 
has  assigned  to  E.  V.  Dodge. 

Ira  J.  Fisher  &  Co.,  Founders,  Kincard- 
ine, are  offering  to  compromise. 

R.  Smith,  general  merchant,  Port  Col- 
borne,  has  assigned  to  C.  S.  Scott. 

Louis  Ponton,  hardware,  Montreal,  has 
compromised  at  60c.  on  the  dollar. 

A.  A.  Cautin,  hardware,  Quebec,  is  offer- 
ing to  compromise  at  80c.  on  the  dollar. 

L.  N.  Burgeois,  general  merchant,  Dan- 
ville, Que.,  has  assigned  to  John  Hyde. 

Joseph  Potvin,  general  merchant,  is  offer- 
ing to  compromise  at  25c.  on  the  dollar. 

S.  E.  Adam,  general  merchant,  is  offer- 
ing to  compromise  at  75c.  on  the  dollar. 

L.  Perusse,  contractor,  St.  Alban,  Que., 
is  offering  to  compromise  at  20c.  on  the 
dollar. 

T.  Ross,  general  merchant,  Amqui,  Que., 
is  offering  to  compromise  at  60c.  on  the 
dollar. 

Lemire&Frere,  general  merchants,  Drum- 
mondville,  Que.,  will  meet  their  creditors 
6th  inst. 

Abel  Cauchon,  general  merchant,  Murray 
Bay,  is  offering  to  compromise  at  215c.  on 
the  dollar  cash. 

Tne  liquidation  of  the  Hantsport  Foundry 
and  Machine  Co.  Ltd.,  Hantsport,  N.  S  ,  has 
been  applied  for. 

A  meeting  of  the  creditors  of  Rolland  & 
Bro.,  wholesale  cabinet  hardware,  Montreal, 
has  been  called  for  9th  inst. 

A.  W.  Glassford,  brass  goods  and  plumb- 
ers' supplies,  Montreal,  is  offering  to  com- 
promise at  33>^c.  on  the  dollar. 

Hugh  Mitchell,  general  storekeeper,  Fer- 
gus, has  made  an  assignment  for  the  benefit 
of  his  creditors  to  E.  R.  C.  Clarkson.  The 
liabilities  are  estimated  at  $7,000,  with  assets 
nominally  at  the  same  figure. 
PARTNERSHIPS  FORMED  AND  DISSOLVED. 

G.  W.  Sadler  and  George  F.  Haworth, 
Montreal,  have  been    registered   proprietors 


of  the  firm    of  Rob'in|  Sadler  &    Haworth, 
leather  belting,  Montreal. 

P.  A.  Connally  and  Joseph  A.  Marier  have 
registered  a  partnership  in  Montreal  to 
carry  on  business  as  plumbers  under  the 
style  of  Connally  &  Marier. 

SALES   MADE   AND    PENDING. 

A.  P.  Be  a?,  foundry,  Wroxeter,  is  adver- 
tising his  business  for  sale. 

The  stock  of  Oliver  Bros.,  pain'.ers,  Pe- 
trolea,  is  advertised  for  sale  by  tender. 

The  stock  of  C.  Gelinas,  general  merchant, 
St.  Paulin,  has  been  sold  at  51c.  on  the 
dollar. 

The  assets  of  Joseph  Sharette,  general 
merchant,  St.  Marie  de  Blandford,  Que., 
has  been  sold. 

The  stock  of  Chas.  Hamel  &  Co.,  general 
merchants,  Bagotville,  has  been  sold  at  60c. 
on  the  dollar. 

The  stock  of  E.  Boucher,  hardware  mer- 
chant, Sherbrooke,  is  to  be  sold  by  auction 
November  6. 

The  plant  of  the  Regina  Electric  Light 
and  Power  Co.,  Regina,  is  advertised  for 
sale  by  auction. 

The  stock,  etc.,  of  Danford  Roche  &  Co., 
general  merchants,  Newmarket  and  Aurora, 
is  to  be  sold  by  auction  on  the  7th  inst. 
CHANGES. 

The  Vancouver  Varnish  Works,  Vancou- 
ver, has  been  sold  to  Short  &  Squair. 

A.  L.  Green,  general  merchant,  etc., 
Centrevi'le,  N.B.,  has  removed  to  Andore. 

A.  H.  McLean  &  Co.,  general  merchants, 
Albert,  N.B.,  has  sold  out  to  M.  Tingley  & 
Co. 

Clons  Roy  has  been  registered  proprietor 
of  the  firm  of  Edmond  Roy  Co.,  plumbers 
Montreal. 

FIRES. 

Bennett  &  Son,  tinsmiths,  Gananoque, 
have  been  burned  out. 

Riddell  Bros.,  general  merchants,  Pipe- 
stone, have  had  their  stock  damaged  by  fire. 


BROOM  CORN. 

One  of  the  largest  consignments  of  broom 
corn  from  the  Illinois  district  that  has  come 
to  Toronto  for  some  time  is  that  just  being 
received  by  Charles  Boeckh  &  Sons.  It 
consists  of  twenty-eight  straight  carloads, 
and  aggregating  nearly  half  a  million 
pounds.  It  will  probably  be  of  interest  to 
consumers  of  brooms  to  know  that  the  price 
of  broom  corn  has  advanced  fully  60  per 
cent,  in  the  last  three  months  owing  to  the 
almost  total  failure  of  the  crop  in  Kansas 
and  Nebraska.  The  best  grade  of  carpet 
corn  is  grown  in  the  sta'.e  of  Illinois,  which 
fortunately  had  a  heavy  crop  this  season, 
but  it  has  been  almost  entirely  bought  up  by 
the  larger  manufacturers  and  Chicago  deal- 
ers, and  much  higher  prices  are  expected  to 
rule  before  the  next  crop  is  harvested. 


Hausfrau  (to  dunning  tradesman) — "  If 
to-morrow  is  bad  weather  I  shall  be  able  to 
pay  you.  But  if  it  is  good  weather  you  need 
not  call,  as  we  shall  need  the  money  to  go  to 
a  picnic. 


Canada  Iron  Furnace  Co,,  Ltd, 


Manufacturers  of 


CHARCOAL  PIG   IRON 

MONTREAL. 
brand  "  C.  I.  F."TBREE  RIVEHS 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO,  E.  DRUMMOND, 


Managing  Director  and  Treasurer 


With 

the  return 
of 
prosperity 


Taylor  Safe 


; 


most  people  are 
inclined  to  relax 
their  vigilance 
somewhat  in  car- 
ing for  their  busi- 
ness in  all  its 
needs.  They  J 
are  not  neglect-  ] 
ful  but  only  less 
vigilant.  Now 
it  is  always  of 
great  importance 
that  the  records 
of  any  business 
should  be  pro- 
vided with  ab- 
solute protection 
from  fire.  To 
insure  this  get  a 
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HARDWARE 


UNDER  AND  OVER  STOCKING. 

OVER  STOCKING  is  generally  an 
unprofitable,  if  not  a  dangerous 
policy  ;  but,  as  in  former  articles,  I 
spoke  principally  to  men  of  small  capital 
and  limited  means,  any  remarks  I  now  make 
are  intended  for  the  same  class.  Men  of 
large  means  can  do  safely  what  others  may 
not  ;  but  to  the  honest,  struggling  man, 
whose  original  capital  was  possibly  his  head 
and  hands,  the  policy  of  caution  and  econ- 
omy must  be  faithfully  carried  out.  And  to 
such  the  question  will  not  so  much  turn  on 
the  evils  of  over-stocking  as  the  drawbacks 
which  under-stocking  assuredly  brings  in  its 
trail.  No  matter  how  well  assorted  it  may 
be,  a  small  and  meagre  stock  must  of  neces- 
sity result  in  loss  of  sales,  if  not  loss  of  cus- 
tomers. It  is,  therefore,  a  delicate  question  in- 
deed as  to  where  the  line  must  be  drawn  ; 
but,  let  me  say  frankly,  I  consider  no  man 
justified  in  stocking  beyond  his  ability  to  pay 
when  the  day  of  reckoning  comes  ;  and,  al- 
though this  may  involve  rather  a  nice  arith- 
metical problem,  it  is  a  problem  that  must 
be  faced  by  every  honest  man  who  desires 
to  succeed.  In  trying,  therefore,  to  help  my 
younger  or  struggling  brethren,  let  me  sug- 
gest a  few  points  for  consideration  ;  and  the 
first  ot  these  is  the  focussing  carefully  the  re- 
quirements of  each  department  with  their 
respective  returns,  apportioning  to  each  that 
share  of  capital  which  can  be  given,  and 
which  such  returns  demand. 

This,  perhaps,  is  so  patent  that  it  may 
look  foolish  to  mention  it  ;  but  I  fear  it  is 
no  new  thing  to  find  here  and  there  some 
good  men  gone  wrong,  who  has  made  ship- 
wreck on  this  very  rock  of  over  or  unwise 
stocking.  It  has  been  my  lot  more  than 
once  in  going  over  stocks  to  find  goods, 
both  in  over  quantity  and  unsuitability, 
quite  a  drag  on  the  profitable  conduct  of 
business.  In  these  times,  which  we  are 
pleased  to  call  "  Up  to  date,"  it  strikes  me 
that  caution,  economy  and  intelligence  do 
not  always  take  the  place  they  have  a  right 
to  claim.  Nor  were  they  ever  more  needed 
than  now.  To  some  of  us  "Old  Fogeys" 
there  is  just  a  touch  of  danger  in  the  spirit 
of  the  present  age  ;  and,  while  rejoicing  to 
see  the  growth  of  push  and  energy,  there 
seems  to  me  not  a  few  roads  to  success 
which  are  at  once  risky  and  questionable. 
The  fact  remains,  however,  that,  old  or 
young,  we  must  go  with  the  times,  or  fall 
out  of  the  race — a  race  made  both  long  and 
arduous  by  the  ever-increasing  number  in 
our  trade  not  only  anxious  but  able  to  supply 
the  people's  needs. 

In  every  department  a  suitable,  but  pay- 
ing, stock  ought  to  be  kept  ;  and  once  a  de- 
partment falls  behind  in  the  latter,  it  ceases 
to  be  the  former.  My  next  point  of  sugges- 
tion is  this — That  I  consider  it  better,  wiser, 
and  safer  even  to  lose  a  sale  occasionally 
than  to  cripple  capital  by  stocking  that  which 
is   slow,  sluggish,  or   dragging.     I    doubt — 


even  where  the  coffers  are  full — the  wisdom 
of  laying  in  heavily  of  such  goods.  Tempt- 
ing prices  for  quantities  are  no  doubt  hard 
to  resist,  and,  when  accompanied  by  the 
"Sure  to  sell"  of  the  maker  or  factor,  one 
is  sometimes  apt  to  risk  it ;  but  my  experi- 
ence has  been  such  as  to  make  me  wary  of 
such  bargains,  and  to  be  content  to  buy  only 
for  legitimate  wants.  We  all  know  there 
are  goods  on  our  shelves  which  never 
brought  us  anything  like  a  fair  return  ;  and, 
though  it  is  almost  impossible  to  keep  quite 
clear  of  this,  it  ought  to  be  our  aim  to  keep 
only  such  goods  as  pay  their  way.  I  do  not 
deny  that  even  these  occasional  goods  are 
wanted,  but,  if  kept  at  all,  the  circulation 
and  quantity  stocked  ought  to  be  well  bal- 
anced. I  repeat — Under-stocking  must  tell 
its  own  tale  and  cause  pushing  men  much 
annoyance.  To  sensitive  people,  the  loss  of 
a  sale,  however  small,  means  the  possible 
loss  of  a  customer  too.  Still,  if  these  articles 
are  only  asked  for  once  in  a  while,  and  pos- 
sibly cost  a  bit  of  money,  I  hold  the  loss  of 
sale  to  be  the  lesser  evil.  Year  in,  year  out, 
the  same  stock  is  to  be  found  on  some 
shelves,  until  perhaps  it  falls  under  the  ham- 
mer of  the  auctioneer,  and  is,  after  all,  simply 
thrown  away. 

I  would  suggest,  once  more,  as  a  safe- 
guard to  over-stocking,  that  the  place,  its 
people,  and  their  requirements  be  caiefully 
studied.  Articles  out  of  date  are  not  the 
only  portion  which  go  to  swell  the  burden  of 
over-stocking.  Fashions  change  and  tastes 
differ,  but  in  our  trade  there  is  always  suffi- 
cient room  for  a  wisely  assorted  stock  suit- 
able to  the  locality  and  its  people's  needs. 
And,  unless  these  needs  are  understood, 
how,  I  ask,  can  they  be  supplied  ?  No  two 
businesses  may  be  alike.  Even  in  small 
towns,  one  may  do  a  trade  entirely  different 
from  his  neighbor  in  the  next  street.  Still  it 
holds  good  that  we  must  cater  for  those  who 
support,  and  are  likely  to  support,  us.  Like 
many  of  our  foolish  tradesmen  of  to-day,  we 
may  think  we  can  force  our  wares  when, 
where,  and  how  we  like ;  but  the  law  of 
supply  and  de-nand  will  regulate  our  rash- 
ness as  it  raises  or  reduces  the  earnings  of 
the  workman.  An  intelligent  view  of  a  place 
and  its  people,  of  what  they  need  and  what 
they  are  sure  to  buy,  will  stand  the  merchant 
in  good  stead  when  he  lays  in  a  stock 
according  to  his  financial  ability.  I  trust  I 
may  be  pardoned  in  apain  pointing  out  what 
seems  sometimes  to  be  lost  sight  of — that 
a  business  can  only  be  successful  if  it  pays. 
Therefore,  no  stock  can  be  too  large  which 
brings  its  owner  a  substantial  return  ;  nor  can 
any  be  too  small  if  built  on  honest  lines,  and 
made  to  su't  its  owner's  purse  as  well  as  the 
people's  needs. — "  Perseverance,"  in  Hard- 
wareman. 


Mr.  Jabel  Robinson,  president  G.  W.  S. 
Company,  has  issued  lhe  following  notice  : 
A  change  has  been  made  in  the  management 
of  the  Grange  Wholesale  Supply  Company, 
126  King  street  east,  Toronto,  and  here- 
after all  business  communications  must  be 
addressed  to  G.  W.  Hambly,  the  new  mana- 
ger. 


Pickard's  Pat,  Sink  Strain 

Has  been  a  great  seller  with 
agents.     We  manufacture 
agents'  specialties. 

Address  ARMOUR  MFG.  CO. 

342  Yonge  Street,  TORONTO,  ONT. 

OUR  SALES  OF 


"BDRHAM" 


Portland 
Cement 

For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  other 
Try  it  and  be  convinced 


Sole  Consignees  for  Canada, 


MCRAE  &  CO.,  OTTAWA 

Pigou,  Wills  &  Laurence 

Limited. 

II  QUEEN  VICTORIA  ST.,    -    LONDON,  E.  C. 

Sole   makers  of  the 

"ALLIANCE" 

PRIZE  SPORTING  POWDER 

THE    TRADE    ONLY    SUPPLIED. 

IEWIIT'S 
CANADIAN 

CUSTOMS 


TARIFF 


AND 


ONTARIO   COMMERCIAL  LAW, 

1894. 

This  edition  has  had  the  advantage  of  revision  by  ex- 
perts, and  is  the  most  accurate  and  complete  Tariff  pub- 
lished. Besides  containing  the  Latest  Tariff  Changes, 
Departmental  Rulings.  Foreign  MoneyTables  (Sterling, 
Francs,  Marks,  Florins  of  Austria,  Florins  of  the  Neth- 
erlands, Metres  into  Yards,  Kilos  into  lbs.,  etc.),  there 
has  been  added  a  Resume  of  Commercial  Law  of 
Ontario,  prepared  by  the  most  eminent  firm  of  commer- 
cial lawyers  in  our  country.  This  book  is  up-to-date, 
and  will  be  mailed  upon  receipt  of  price — FIFTY 
CENTS. 

The  McLean  Publishing  Company,  Toronto, 

''ftvU-O    fO-PAV   -fH^rJ, 

LUnX  A  fi&r)   amp 

ar\pv£     0AS£.,, 

DO  YO&/? 

(zdi/ertCsemetz  £ 
4»     in    the     *r» 

Tof^Orsl-fO 
toil  I  bring  you, 
iend<rsfram  tht 
best  contractors. 
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Ontario  Nut  Work,  Pans 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of  Hot    Pressed 
Nuts,  Square  and  Hexagon 


Qlarkson 


ross 


ACCOUNTANTS    . 


Established  1804. 

26  Wellington  St.  East,  TORONTO 

MUNN'S  LIQUID  GLUE 

Received  the  Highest  Award 

WORLD'S  FAIR,  1893 

In  competition  with 

American  Glues 


THE  ART  METROPOLE,  Agents. 

131  Yonge  St.,  TORONTO. 

CET 

OUR 

PRKE5 

FOR 

Calcined  Plaster.         Sewer  Pipes. 

Chimney  Linings  and  Tops. 

Mortar  Stains.  Fire  Bricks  and  Clay. 

Enamelled  Porcelain  Sinks. 

English  and  Belgian  Portland  Cements 

and  General  Builders' 
and  Contractors'  Supplies. 


W.  McNally  &  Co. 

MONTREAL. 

1879 ESTABLISHED 1879 

Essex  Handle  and  Wood-Turning  Works 


You  can  make  no  mistake  by  placing  your  order  for 
Axe  Handles  with  us.  Our  Shaved  Pattern  Second 
Growth  Axe  Handle  is  undoubtedly  the  best  handle  in 
the  market.  Our  Polished  Octagon  Axe  Handle  cannot 
be  improved.  Our  Second  Growth  Osk  is  a  beauty. 
Our  timbers  the  toughest  and  patterns  the  best.  Ship- 
ment for  June  and  July  exceeds  three  thousand  dozen. 
Let  us  have  your  specification  for  future  shipment  now 
and  you  will  be  pleased. 

GARDNER   BROS.  &  CO., 

ESSEX,    OXT. 


THE  COMMERCIAL  TRAVELER. 

The  following  gem  of  poetry  is  something 
that  can  be  fully  appreciated  by  the  travel- 
ing salesman  in  almost  any  branch  of  the 
business,  says  an  exchange.  Ella  Wheeler 
Wilcox  married  a  salesman  : 

Kirst  in  tiie  crowded  tar  to  offer — 
This  traveling  man,  unhonored  and  unsung — 

The  seat  he's  paid  for  he's  first  to  proffer 

To  some  lady  old  and  wrinkled,  or  some  woman  fresh 
and  young. 

Something,  a  trifle  from  his  sample,  maybe, 

To  please  the  fancy  of  a  crying  baby. 

He  lifts  tbe  window  or  be  drops  the  curtain 
For  the  unaccustomed  hands.     He  lends  his  case 

For  a  bolster  for  a  child,  not  certain 

But  the  mamma  will  frown  him  in  the  face — 

So  anxiously  some  women  seek  for  danger 

In  every  courteous  act  of  every  stranger. 

Well  versed  he  is  in  all  those  ways  conducive 
To  comfort  where  least  comfort  can  be  found, 

He  turns  the  seat  unasked,  yet  unobtrusive; 
His  little  deeds  of  thoughtfulness  abound  ; 

Is  glad  to  please  you,  or  have  you  please  him, 

Yet  he  takes  it  very  calmly  if  you  freeze  him. 

He  smooths  the  Jove-like  frowns  of  the  official 
By  paying  the  fare  of  one  who  cannot  pay. 

True  modesty  he  knows  from  artificial, 

Will  flirt,  of  course,  if  you're  inclined  that  way. 

And  if  you  are,  be  sure  that  he  detects  you, 

And  if  you  are  not,  be  sure  that  he  respects  you. 

The  sorrows  of  the  moving  world  distress  him  ; 

He  never  fails  to  lend  what  aid  he  can. 
A  thousand  hearts  to-day  have  cause  to  bless  him, 

This  much-abused,  missused  "commercial  man," 
I  do  not  speak  to  cast  a  halo  'round  him, 
But  spoak  of  him  precisely  as  I've  found  him. 


HOW  NOT  TO  DO  IT. 

As  an  example  of  "  how  not  to  do  it,"  the 
following  account  of  the  way  in  which  a 
customer  was  treated  in  an  ironmonger's 
shop,  sent  by  a  correspondent  of  Hardware - 
man,  who  vouches  for  its  accuracy,  is  not  to 
be  beaten.  The  customer,  a  lady,  first  ap- 
proached the  foreman,  who  was  packing  a 
parcel  of  locks,  and  asked  for  a  pint  of  lin- 
seed oil.  Her  reception  was  discouraging, 
not  to  say  ungentlemanly.  "  Go  to  some- 
body else,"  was  his  reply,  "  I  can't  serve 
everybody,  but  they  seem  to  expect  me  to." 
She  then  applied  to  an  apprentice  who,  tak- 
ing his  cue  from  his  superior,  apparently, 
greeted  her  with  "  I  can't  serve  you  now  ; 
I'm  busy."  Another  apprentice  disposed  of 
her  by  sending  her  back  to  the  first  one  with 
the  gracious  remark—"  Let  him  do  his  own 
dirty  work."  At  last  she  was  served  by  an 
assistant  who,  when  handing  her  the  bottle, 
turned  to  the  foreman  and  asked  him  how 
much  he  should  charge  for  it.  "  I  don't 
know,"  said  the  foreman,  and  thereupon  the 
inquiry  went  circulating  around  the  shop 
Finally  the  foreman  settled  the  matter  as 
follows :  "  O,  charge  her  a  shilling — it's 
sure  to  be  enough."  Another  customer, 
waiting  to  be  served,  remarked  as  he  left  the 
place — "  If  that  is  the  way  to  build  up  a 
business,  it  is  quite  new  to  me."  He  might 
have  added,  with  complete  assurance,  that 
over  such  an  establishment,  from  master 
down  to  the  humblest  servant,  "failure"  might 
be  writ  large. 


DOWSWell  BROS. 

HAMILTON,  ONTARIO 


MANU1ACTUH1CKS    OF 


Clothes  Wringers,  Mangles, 
Churns,  Washing  Machines, 
and  Household  Specialties 


Prices  are  low  but  you  will  find 
our  goods  first-class.  Send  for 
Catalogue 


Eastern  Agents 


».  L 


&  SON,  -  Motel 


THE 


Universal 
VaRniSh 


Is  a  leader  for   Inside  or 
Outside  Work. 


A.    RAMSAY   &   SON 

MONTREAL. 


Theile  *  Quack 

ELBERFELD,  GERMANY. 

Manufacturers  and  Exporters  of 
high-class 

HARDWARE 

CUTLERY  AND  ENAMELLED  IRONWARE. 
Ask  for  goods  marked  Theile  &  Quack. 

LAMPLOUGH  &  McNAlrGHTON 

Canadian    Agents 

Temple  Building,    -    MONTREAL. 


Lucas  &  Co.'s 

IMPERIAL 

FRENCH  GREEN 


This  brand  is  being  pirated  by  unscru- 
pulous parties  who  recognize  the  fact 
that  disennvnating  and  practical  judges 
pronounce  it  The  Best  Green  Made  and 
will  have  no  other. 

.  .  Beware  of  Counterfeits. 


26 


HARDWARE. 


TELEPHONE    1780. 


J.  H.  FARR  &  CO.  ™j.f  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,  Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 
8  to   16    MORSE    STREET,        -         -        TORONTO        ONT. 


For  Iron  Fencing 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


W.  &  S«  BUTCHER,  Sheffield,  England,  Makers  for  over  ONE  HUNDRED  YEARS 

of  the    celebrated    "WADE    &    BUTCHER"     Razors,    and    the    Original   Manufacturers 
of  Hollow  Ground  Razors,  can  with  confidence  highly        ^-^         ^r\  <r^<r=3  rz\  r?  r\  c-?  w 

recommend  their  goods  and  particularly  their  V£/  ^H^/DTDSv^TSsSiEP^  rg* 
Brand  as  being  the  most  perfect  Extra  Hollow  Ground  Razors  ever 
manufactured  and  especially  suited  for  the  use  of  Barbers  and  for  priv- 
ate use.  Genuine  Razors  are  marked  with  one  of  the  following  Corpor- 
ate Trade  marks  : 


WADE  &  BUTCHER, 
SHEFFIELD,  ENGLAND. 


© 


■e 


OR 


OR 

FOB  SALE  BY  ALL  DEALEBS  IN  HARDWARE,  CJJTLEBY  and  FANCY  GOODS 


JAMES  HUTTON  &  CO.,  Agents, 


Montreal 


CURRENT    MARKET    QUOTATIONS 


METALS. 


Tin. 

bamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  18i    19 
Straits "     ....18     18* 

Tin  Plates—  Charcoal  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes 95  25 

I.X.  "  6  50 

I.X.X.,       "  7  75 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 3  75    4  00 

IX  "  4  75     5  00 

t'xX  "  5  75    6  00 

I.XXX.,     "  6  75     7  00 

D.C.,12ixl7         3  50    3  75 

DX  4  50    4  75 

D.'xY.'"   "  4  75     5  CO 

Note. -Other  brands  might  be  shaded 

by  25c.  per  box. 

Coke  Plates— Bright 

Bessemer  Steel— 

I.C.,  usual  sizes    3  10     3  25 

I.C.,  special  sizes 3  25    3  35 

Carcoal  Plates—  Terne. 

Dean  or  J.G.  Grade— 

I  C.  20  X  28,  112  sheets   . .     6  50    6  75 
I.X.  Terne  Tin 8  75    9  00 


Tire  Steel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb    0  10    0  14 

Russian  Sheet        "         0  10J  0  11 

Tank  Platesl-5  and  thicker  2  00    2  25 

Boiler  Rivets 4  50    5  00 

Boiler  Tubes. 

2-inch    lOJc 

-inch  13i 

Steel  Boiler  Plate. 

\  inch  92  45 

IR    "      2  35 

\      "      nd  thicker  2  25 


Charcoal  Tin  Boiler  Plates. 


Cooklev  Grade— 

X.X.",  14x56,  50  sheet  bxs 
'        14x60, 
14x65, 


Per  lb. 
6c,    6|c 


Tinned  Plates 

72x30  up  to  24  gauge 6J  6J 

26        "     63  7 

28        "     7J  7J 


Iron  and  Steel. 


Common  Bar,  per  100  lb 

efined      " 
Horse  Shoe  " 
Baud 
Hoop 
Swedish 
Sleigh  Shoe  Steel 


Base  Price 
1  80 

..  2  35  2  65 
..  2  60  2  75 
..  2  25  2  30 
..  2  25  2  30 
. .  4  00  4  25 
2  50 


Sheet  Iron, 


8  to  20  gauge 
22  to  24      " 
26 


2  40, 
2  25 
2  35 

2  50 


2  50 
2  35 
2  45 
2  65 


Canada  Plates. 


Alldull 2  15 

J  polished 2  2o 

All  Blight  2  50    2  85 

Iron  Pipe. 

Wrought  67J  to  70  p.c. 
Galvanized,  50  to  50  &  5  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  16  to  20  ft. 


Galvanized  Iron. 

Adams— Mars  Best  and  Queen 
16  to  24  gauge,  per  lb 

's  Head 

■  4J,  4J 

■  4},  5 

28     "                      " 

Gordon  Crown — 
16  to  24  gauge,  per  lb  . 
26  gauge,              " 
28      "                   " 
Note— Cheaper  grades 

per  lb  less. 

Chain. 

about 

5,    5J 

.  4       i\ 

■  4J     4j 

4J     5 

i  cen 

Proof  Coil,  3-16  inch,  per 

lb 

6    6  3-5 

41     4J 

5-16 

% 

7-16 

V* 

% 


4i  4J 

4J  41 

32  4 

3|  3J- 

2j  3 


...2  4-5 


Trace,  per  doz.  pairs    93  60    5  90 

German  coil,  per  100  ft  ....165  2  70 
Jack  chain,  iron,  single,  per 

doz  yards 0  13    0  50 

Jack  chain,  double,  per  doz 

yards 0  15     

Jack  ehain,  brass,  single,  per 

doz  yards 0  20    110 


Copper — Ingot. 

English  B.  S   ton  lots  0  10J  0  11 

Lake  Superior   0  10J  0  11 

Bolt  or  Bar. 

Cut  lengths,  round,  i  to  |  in.  90  20  90  22 
"  round  &  square 

1  to  2  in 0  19    0  21 

Vote— Complete,  lengths  abou    <ifteen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 

Untinned,  14  oz,  and  light, 
16  oz,  14x48  and  14x60   90  14    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  14^  0  16i 

Note — Extra  for  tinning,    2  cents  per 

pound,  and  tinning  and  half  planishing 

3  cents  per  pound. 

Planished  and  tinned,    14x 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 

4x6  ft,  25  to  301b  ea,  per  lb..  0  16    0  17 
"        35  to  45      "  "        ..0  14*  0  15£ 

"       50  lb  and  above  per  lb  0  14    0  144 
Boiler  <£  T.  K.  Pitts 

Plain  Tinned    per  lb 0  19 

Snun  "         0  23 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  18  0  20 

27  to  30      "      ..  0  20  0  21 

30  and  up 0  23  0  26 

Sheets,  hard-rolled  2x4 ft...  0  21  0  23 

Zinc   Spelter, 

Foreign,  per  lb 0  04J  0  04f 

Domestic    "      0  04J  0  04£ 

Zinc  Sheet. 

5  cwt  casks 0  04| 

Part  casks 0  05 

Lead. 

Imported  Pig,  per  lb 0  23    0  03 

Domestic  "       0  02J 

Bar,  1  pound 0  94$ 

Sheets,  2J  lbs,  sq.  ft,  by  roll  0  04J  0  04§ 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  04i  0  04J 

Note— Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  liste  at  7c  par  lb  and  30  p.c. 
discount. 


Note — Cut  lengths,  net  price  ton  lots 
30  and  10  p.c.  dis.;  waste  pipe,  in  8ft 
lengths  lists  at  7Jc. 

Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  IS    C  13J 

Standard  0  12    0  12| 

Wire 0  17    0  19 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's.perlb  90  10    0  10J 

Otherraakes"    0    9J  0  10 

White  Lead. 

Pure,  Assoc,  guarantee,    ground 

in  oil,  25  lb.  irons,  per  cwt  4  50  4  50 

No.  1  Do "  4  25 

No.  2  Do "  4  CO 

No.  3  Do "  3  75 

Prepared  Paints. 

(In  J,  J  and  1  gallon  tins.) 

Pure,    per  gallon 9100 

2nd  qualities    "      0  90 

Barn(inbbls) 0  80      0  90 

Colors  in  Oil. 

(25  lb  tins,  Standard  Quality.) 

Venetian  Bed,  per  lb 0  05 

Chrome  Yellow    "     .0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

Green    0  09 

Chrome    "         0  08 

French  Imperial  Green 0  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwtl  35  1  40 
"      (J.F.L.S.)"        "  2  75 

"  Roval  "  "  1  10  1  15 
Venetian  Bed,  (best)  "  "  1  30  1  90 
English  Oxides  per  cwt  3  00  3  25 
American      "     )      ..        ..  x  25  1  y0 

Canadian  y 

Paris   Green,  per  lb  0  15    0  16 

Burnt  Sienna,  pure,  per  lb  0  08 j 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  lilack  "       0  09 

Chrome  Yellows"       0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greens  "      0  12 

Golden  Ochre  0  033 
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Varnishes  (in  bbls). 

No.  1  Furniture,     pergal 0  69 

Extra        '  "        0  90 

Brown  Japan  "        0  66 

Brown  Japan,  Turpentine  p.  sal.  0  85 
No.  1  Carriage  ■'        1  30 

Gold  Size  Japan       per  gal.  1  00    l  20 
Pure  Orange  Shellac       ■'       199    2  05 

Hard  Oil  Finish       130 

Oil  Shellac 1  40 

White  Shellac 2  25 

Linseed  Oil  (in  bbls) 

Raw,    pergal  0  52    0  53 

Boiled        "       0  55    0  56 

Turpentine  (in  bbls; 
1        Selected  Packages,  per  gal    0  39    0  40 
Castor  Oil. 

Best,  perlb 0  OBJ  0  0VJ 

Cod  Oil. 

Ood  Oil,  per  gal 0  50    0  51 

Glue  (in  bbls) 

Common,  U  07J  0  08 

French  medal 0  09J  0  C9J 

Cabinet,  sheet Oil    0  12 

White, extra  0  16    0  18 

Gelatine   0  20    0  30 

Strip  0  16    0  18 

Coopers    0  19    0  20 

A  1  clear  0  09 

Liquid  Glue— F.  LePage's,  dis.  20  to 
25  per  ct.  off  list  j  Munn's,  dis.  25  to  30 
per  cent,  off  list. 


HARDWARE. 

Ammunition — Cartridges,  > 

B.  B.  Caps,  51  and  5  per  cent. 

Kim  Fire  Pistol,  dis. 40  to  45  p.c.  Amer. 

Rim  Fire  Cartridges,  Dom.  50&5p.c. 

Rim  Fire,  Military,  net  list,  Amer. 

Central  Fire  Pistol  &  Rifle,  15  to  18  per 
cent.,  Amer. 

Central  Fire  Cartridges,  pistol  sizes, 
Dom.  30  per  cent. 

Central  Fire  Cartridges,  sporting 
and  military,  1  >  and  5  per  cent. 

Central  Fire,  Military  and  Sporting, 
Amer.  net  list.  B.B.  Caps,  discount 
45  p.c.     Aiuer. 

Loaded   and    empty  Shells,  "  Trap  " 
and  "  Dominion  '    grade, 25  p.c 
Shot. 

Canadian,  common,  20  per  cent. 

Brass  Shot  Shells,  55  and  10  p   c. 

Primers,  30  per  ceut. 

Wads.  —Baldwin's. 

per  lb 

Best  thick  white  felt  wadding, 
in  Jib.  bags 1  00 

Best  thick  brown  or  grey  felt 
wads,  in  J  lb.  bags 0  70 

Best  thick  white  card  wads,  in 
boxes  of  500  each,  12  and 
smaller    gauges 0  99 

Best  thick  white  card  wads,  in 
boxes  of  500  each,  10  gauge 0  35 

Best  thick  white  card  wads,  in 
boxes  of  500  boxes,  8  gauge 0  55 

Thin  card  wads  in  boxes  of  10U0 
each,  12  and  smaller  gauges...    0  20 

Thin  card  wads  in  boxes  of  1000 
each,  10  gauge 0  25 

Thin  card  wads  in  boxes  of  1000 
each,  8  gauge 0  45 

Chemically  prepared  black  edge 
grey  cloth  wads,  in    boxes  of  p.  M 
250  each- 
Hand  smaller  gauge 0  65 

9  and  10  gauge 0  75 

7and8gauge 0  90 

5  and  6  gauge 1  10 

Superior  chemically  prepared 
pink  edge,  best  white  cloth 
wads,  in  boxes  of  250  each — 

11  and  smaller  gauge 1  15 

9  and  10  gauges 1  40 

7  and  8  gauges 1  65 

and  6  gauges 3  90 

Anvils 

Per  lb 0  10    0  12J 

Anvil  and  Vice  combined 

each 4  50 

Augers. 

Gilmour's,  discount50  per  ^ent. 

Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "  each 5  50    6  50 

Post  Hole, Vaughan's,  each    135    160 

Excelsior,  Jennings',  discount  50  pel 
cent. 

Awls. 

Sewing  per  gross C  65    1  59 

Pegging,  "  ..     0  65    1  25 

Brad,  0  85    1  60 

"  handled  "        ...      3  60    7  3C 

Saddlers'  "         0  45    1  60 

Awl  Hafts. 

Patent  Peg,  per  gross 

"     Sewing,  "  


7  25     8  00 


Awl  and  Tool  Sets. 
Millar's  Falls,  per  doz....    2  80    8  30 

Axes. 
per  box   6  00  12  00 


Axle  Grease. 

Per  gross  7  00  13  00 

Bath  Tubs. 

Zinc  discount 4  00    4  25 

Copper,  discount,  50  p.c.  off  Revised 

list. 
Steel  Clad  20  p.c.  dis. 

Bells—  Hand. 
Brass,   60    to  66§. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 
Cow. 
American  make,discoun  t  60to60  and 

5  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American, eacn 2  00    5  00 

House, 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  perdoz   3  35    4  75 

Moulders'    "      7  50  10  00 

Blacksmiths'   discount   35,40  percent 
Belting. 

Agricultural,  50  per  cent. 
No.  1,  leather  dis.  40  &  5  p.c.  to 45  p.c. 
Best,  ditto,  30  to  33J  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Hits— Auger. 
Gilmour  -  Jis  60  per  cent. 
Excelsior,  discount  6operceL«. 
Rockford  Common,  65  to  65  and  5  p.c. 

"        Perfection,  50  and  10  per  c. 
Jenmng's  Gen,netlistto5p.centdis 

Car. 
Gilmour's,  47J  to  50  percent 

Expansive 
Clark's.  15  per  cent. 
Excelsior,  10  percent. 
Gimlet 

Clark's,  perdoz 0  65    0  90 

Diamond,  Shell  "       100    150 

Nail  and  Spike,  per  gross    2  25    5  20 

Blacking,  (Catchpole's). 

No.  1,  Egyptian  Blacking 9  00 

"    2,  "  "  4  50 

Blind  Rollers. 

Annex     per  doz.     1  25  1  76 

Mascot    "  1  35  1  85 

Erminie  "  1  12  1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  75  p.c. 
Tire,  dis   60  to  60  and  10  per  cent 
Stove,  dis.,  i-O  and  10  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  70  to  70  and  10  per  cent 

Boring  Machines. 

Complete,  with  Augers,  ea.    5  00    7  5C 

Braces. 

Barber's    6  00    7  75 

Barber's  Ratchet 10  00  11  00 

Farmers' 2  00     2  75 

Millar's  Falls   15  50  29  00 

Brackets— Shelf. 

Japanned  Canadian,  per 

doz.  pairs 0  50     3  40 

Berlin  Bronze  Cana'n   0  85    3  20 

Broilers. 
Light,  dis. 65  to  67J  per  cent. 
Reversible,  dis.,  65  to  67 J  per  cent. 
Vegetable,  per  doz,,  dis.  37 \  per  cent 

Henis,  No.  8        "      6  00 

"    No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz    500    4    23 

Butts — Brass . 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  and  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  70  &  10  to  75  p.c. 
Loose  Pins,  "    70  &  10  to  75  p.c. 
Berlin  Bronzed,  dis.  70.  70  and  5  per 

cent. 
Gen  Bronzed, perpair  0  40    0  65 

Can  Openers. 

Acme,  per  gross   9  00    10  00 

Sardin    Scis6ors,per  doz.    3  75      4  50 
Card. 

Horse, perdoz 0  60    100 

Carpet  Stretchers. 

American,  per  doz 100    150 

Bullards  "      6  50     


Carpet  Sweepers. 

Bissell,  per  doz 2  2  50 

World  '  21  75 

Daisy,  "  24  00 

Star,  "  18  oo 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "       ....30  00    33  00 

Cartridges— See  Ammunition . 

Castors. 

Bed,  new   list,  dis.  50  &  5  to  50  &  10  p.c. 

Plate  dis.50&5to  50  &  10  p.c. 

Cattle  Leaders. 

No  31  and  32,  per  gross  ....     8  50  1125 

Cement. 

Portland,  car  load  lots 2  70 

Tnorold  ,'  ]   io 

Queenston       "  i  io 

Napanee  "  110 

Chalk. 
Carpenters'  Colored,  per 

sjross 045    0  75 

White,  lump,  per  cwt   0  60    0  65 

Red o  05    0  06 

Crayon,  per  gross    0  14     0  18 

Chisels— Socket,  Framing  and  Firmer 
American, dis  70  and  10  per  cent . 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85     4  00 

Churns 
Daisy  or  Leader,    dis.    from    factorv 

60  and  2Y,  per  cent.   From  stock  60 

per  cent. 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.O   135 

No    2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60J  to  65  p.c. 
Cradles,  Grain. 
Canadian,  discount  25  to  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list; 

dis.  40  per  cent. 
Hart  Mfg.  Co.,  (bolt  dies)  (Amer.  list) 
dis.  26  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    perdoz   0  88    160 

English,     "        2  00    4  00 

Draw  Knives. 
American,  dis.  70  and  10  p.c. 
Canadian,  dis  25  to  35  p.c. 

Drills— Hand  and  Breast. 

Millar  Falls,  perdoz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37Jto40  percent. 
Standard,  dis.  47J  to  50  p.  c. 

Elbows— Stove  Pipe 
$1.00  to  $1.65  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30    0  61 

Wine,  per  doz  130    2  25 

Star,  "  2  80    3  90 

FennsCorkstops.No  2p.doz 170 

Petroleum,  per  doz 4  50    6  50 

Files  and  Rasps. 
Kearney  &  Foote's  discount  Am.  List 

50  and  5  per  cent. 
Black  Diamond,  50  &10  per  cent.  dis. 

Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50  and  10 

per  cent 
Toronto  File  Co.,  50  and  10  to  60  p.c. 

Amer.  list 
Jowitt's.dis.Can.  list,  25pc.  to  27$  p.c. 
Globe  File  Co.'s  disc.  60  and  10  p  c. 
Horse    Rasps,  Kearney  &  Foote's  dis 

Am  list,  60  to  60  and  5  p.c. 
Horse  Rasps,  dis.  45  p.c.  Amer. Hellers 
Horse  Rasps,  Spencer's,  dis.  Can.  list 

40  p.c. 
Horse  Rasps,  Toronto  FileCo.,  50  and 
10  p.c,  Amer.  list. 

Fluting  Machines. 

Each 0  60    200 

Forks. 
Hay, Manure,  etc, dis.50J  p.c   rev.  list 

Freezers,  Ice  Cream. 
Gem,  dis,  57J  to  60  per  cent. 
Shepard's     Lightning,  dis.   50    to   50 
and  10  p.c. 

Fruit  Presses. 

Henis',  per  doz  3  £5    3  50 

Enterprise,  discount  10  p.c. 
Shepard's  Queen  City,  dis.  15  p.c; 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  etc. 

Stanley's,  dis. 50,  55 p.  c. 

Wire  Gauges 

Winn's  Nos.  26to33,  each     165    24c 


Glass. 

—  Windoi 

\ 

Box 

Price. 

Double 

St 

ar. 

Diamond 

Size 

Per 

Per 

Per 

United 

50  ft 

100  ft. 

50  ft. 

100 

i  nches 

14  to  25 

11  5 

2  20 

1  50 

26  to  40 

1  30 

2  30 

1  75 

41  to  50 

2  75 

3  90 

51  to  60 

3  20 

4  80 

61  to  70 

8  50 

4  80 

71  to  80 

3  90 

5  30 

81  to  85 

4  40 

r  ho 

86  to  90 

5  00 

«  75 

91  to  95 

8  25 

96  to  100 

9  50 

101  to  105 

11  25 

I06  to  110 

13  50 

111  to  115 

15  00 

Pilkington. 

Ordinar 

y. 

1st  break 

$2  70 

2  90 

3  10 
.  3  40 

2nd       " 

3rd       " 

4th       " 

5th 

3  65 

6th 

4  15 

7th 

4  05 

Picture  Glass 

Pilkington's  ordinary. 

1st  break 

4  40 

2nd      " 

3rd       " 

5  40 

4th       " 

5  9(1 

6  50 

6  9C 

7  70 

5th       " 

6th       " 

7th       " 

Gas  Fittings  and  Staple  Brackets 
Jas.  Barwell,  Toronto-Dis.  20  to  25  p. 
c,  free  of  du*y.     Net  list  on  appli- 


cation. 

Glue  Pots 

Tinned,    each    

Enamelled  "      


IS 


50 


13 


0  25     0  30 


75 

1  00 
0  40 


2  50 

1  80 

2  50 

4  50 
8  00 

5  00 


85 


7fi 


30     . 

0  55     . 

Grindstone  Fixtures. 

P.  S.  &  W.,  per  doz 3  60    4 

Hammers— Nail. 
Maydole's    net  list  to  5  per  cent,  dis 
Can.  discount  25  to  27J  p.c 
Tack. 

Magnetic,  per  doz  110 

Sledge 

Canadian,  per  lb 0  12J 

Ball  Pean. 
English  and  Can.,  per  lb 

Handles. 

Axe        per  doz 

Store  door    "     

Chest,  per  doz  pairs  

Chisel. 

Firmer        per  gross 3  00 

Socket  Firmer    "         325 

Socket  Framing  per  gross    3  75 

Fork . 

C.  &  B., discount  35 percent.  to40  u  c 

Hoe.  ' 

C.&B..  discount  35  per  cent,  to  40  p.c 

Saw. 

American,  per  doz   1  00 

Plane. 

American,  per  gross 3  15 

Hammer  and  Hatchet. 

American,  per  doz  0  50 

Cross  Cut  Saw. 
Canadian  per  pair 0  15 

Hangers. 

Door  4  and  5  inch,  perpair    0  40 
Lanes,  50  to  50  and  5  p.c. 

Hatchets. 

Can.,  dis  40  to  42J  p  c. 

Hinges. 

Blind,  Parker's, dis.  60and  10  to 65  n  c 
"  hepard's  Noiseless,  dis.  60  p'c 
"  "    Buffalo,  dis  60  to  70  pc 

Light  T  and  strap,  dis  65  to  70  p  c 

Heavy,  per  lb 03  3-5    0  043 

Screw   hook  and  hinge — 

6  to  10  in.,  per  set 0  00    0  033 

12  up  "        0  CO    0  02| 

Perdoz.  set 

Screw,  Eureka 1  13    1  80 

Gate,  Clark's 1  50 

"      Shepard's,  dis  50  to  60  p.c 
Perdoz. 

Spring    1  35 

"    Shepard's  Samson  175 
Hoes. 

Garden,  Mortar ,  etc.,   discount   62J, 

per  cent,  revised  list. 

Planter  doz 4  00 

Hooks — Cast  Iron 

Birdcage,    perdoz 0  50 

Clothes  Line,    "        0  27 

Harness,  "       0  72 

Hat  and  Coat,  per  gross      100 

Chandelier    perdoz 0  50 

Wrought  Iron. 
Wrought  Hooks  and  Staples,  Car. 

dis.  40  and  5  to  40and  10  per  cent. 
Wrought  Hooks  and  Staples,  Amer 

dis.  80  to  80  and  10  per  cent . 


0  8C 
0  20 


0  80 


2  20 

pairs 
1  40 

1  90 


5  0i 

1  1C 

0  <;:> 

0  88 
3  00 

1  00 
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Wire. 
Hat  and  Coat,dis.  55  to  GOp.o 

Kelt,  perl.OOO 0  60    2  70 

Screw,  bright,  Eng..  dis.  60  per  cent. 

Horse  Nails 
Canadian,  dis.    60  to  60  and  24  p.c. 
Horse  Shoes, 

P.O.  B.  Toronto  &  Hamilton $3  65 

Snow,        "  "  •   •■     3  75 

F.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  Picks. 

Star.per  doz 3  00   3  25 

Kettles. 
Brass  spun,  7 J  per  c.dis.  off  new  list 
Copper,  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 
American,  60  and  10  to  65  and  5  p.o. 

Keys 
Lock,  Can, dis  50 p.c. 
Cabinet, Trunk,  and  Pad- 
lock, Am  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.  P.,  85  to  3  00 

per  doz. 
Bronze, Berlin,  per  doz   ..    2  75    3  25 
Bronze  Gem,        "        ....     6  00    9  00 
Sava  "         ••••    8  75  10  00 

Shutter    porcelain,  F  & 

fj   screw,  per  gross SI  30    4  00 

Knives. 
Clauss,  braad  cake  and  paring  knives 

$7.20  per  doz.  nett. 
Hay  Knives,  spear  point,  L  or  T  hdle 
52j  per  cent.  dis. 

Lightning,  par  doz. 6  50    8  40 

He*ths,  45  per  cent.  dis. 
Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized  1  87    3  85 

King,  wood,  "  2  75    2  90 

"       glass  '  4  00    4  50 

All  glass,  '  1  20    1  30 

Lines. 

Fish,    pergross 1  05    2  50 

Chalk,         "  1  90    7  40 

Locks — Door, 

Canadian,  dis.  per  cent 50 

Russell  &  Erwin.per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  percent,  40to42Jp.c. 

Padlock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  "  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17 J  pc. 

Mallets. 
Tin.imiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory      "  1  25    3  75 

Lignum  Vitas,  "         3  85    5  00 

Caulking, each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis     00  to  25 
per  cent.  dis. 

Home,  each 

Mincing  Kuives. 

American,  per  doz  42    2  35 

Molasses  Gates. 
Stebbin's  Patent, dis.  percent,  65  to 
70.10  to  75  per  cert 

Nails. 
Cut  Nails  (Iron) 
1    Either  Canada  or  Amer.    Pat'n. 

Basis— 50  to  60  dy 175 

40dy 1  80 

30  dy 1  t-5 

20, 16&12dy 1  90 

10  dy .     Hi 

8&9dy 2  00 

6&7  dy 2  15 

2.  Amer.  Pattern  Only 

from  4  to5dy 2  25 

3dv.(lath) 2  75 

3.  Canada  Pattern  Only 

from  4  to  5  dy 2  25 

3  dy.  (lath) 2  65 

3dy.  A.P.  Fine 3  35 

Cut  Nailsi,  steel)  Add  10c.  to  the  prices 

in  list  for  iron  nails. 
Wire  Nails,    75,   l'l  and  5  per  cent  ; 
3  per  cent,  cash  delivered  in  lots 
of  10  kegs  or  more. 
Brads  &  Moulding  Nails,   75, 10  and 
5  per  cent,  from  new  list. 
Nail  Pullers. 

Herman  &  American 1  85    3  50 

Nail  Sets. 

pergross 
Square,  round  and  octa- 
gon            3  38    4  00 

Diamond 12  00  15  00 

Netting. 
Poultry,  65  to  65  and  5  per  cent. 

Oil. 
Canada  Refined  Oil  (Toronto)  14       15 

Carbon  Safety     "     0  17    0  18 

Canada  WW.     "      0  20    0  22 

American  W.W."     0  25 

S  R.  Seal pergal  0  63    0  65 


Oilers. 
McClary's  Galvan.  Iron 
Oil    Can,    with    Pamp, 
per  doz . 

50, 


3  50 


3  30 


3  00 
1  00 


Zinc  and   TiD,  dis.   50,  50  and  10 

Copper,  per  doz 125    3  50 

Brass,  " I  50 

Malleablo,  dis    sb  per  ct. 
Pails. 

Galvanized,  per  doz  2  25 

Pencils. 

Dixon's,  per  gross 100 

"        Carpenter 2  25 

Picks 

Psrdoz 6  00    9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65 
Brass  Head,  "  40 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent     American  dis. 574 
Wood,  fancy  Canadian, or  American 

40  per  cent. 

Bailey's(StanR  &  L.Co.)424  to45p.c 

Miscellaneous,  dis.  15  to  174  per  cent 

Bailey'sVictor.dis.  15  to  174 percent 

Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.  dis 

37J,  40  p   c. 
Button's  Imitation,   per 

doz 5  00    9 

German,  per  dcz 60    2 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  and  10  p.  c 
Poppers. 

Corn,  square,  per  doz 135 

Pruning  Shears. 

00 


Hand,  Disston's,  dis  15  p.  c. 
S.  &  D  ,  dis.  35  oer  cent,  to  40  p.c. 
Cross  Cut,  Disston's,  per  ft.  35  to  55 
J9  50    S  4   D   dis.   35  p  c.  on  Nos  2  and  3. 


75 


2  75 
75 


7  50 


Hack, complete,  each.. 

"       frame    only  

Saw  Sets. 
'Lincoln"      McMillan    & 

Haynes,  per  doz 

Scales. 
Standard  Manufacturing  Co.,  60  p.c 
4  25   Gurney  Scales,  60  p  c. 
3  60    B.  S.  &  M.  Scales,  50  p.o. 
Scrapers, 
perdoz  2  10    4  5 


Box, 


40 


10  76 
55    4  00 

80  per 


00 
GO 


2  00 


5  50 


55 
22 


35 


2  50 

3 
3J 


1  00 

2 

2  75 

34 
3J 


1  05 

1  25 

2  30 
1  80 


1   10 

1  35 

2  45 
2  25 


Per  doz 

Pulleys 

Hothouse,  perdoz 

Axle 

Screw  

Awning 

Pumps. 
Rumsey  or  Canadian  Cistern  60  to 

60  and  5  per  cent. 
Pitcher  Spout,  70  to  70  and  5  p.c 
Canadian  Cistern  60  to  62J  p.  c.from 

factory. 
Canadian  Pitcher  Spout  70  to  70  and 
5  p.  c.  from  factory. 
Punches 

Saddler's,     perdoz l  00    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set. ..       72 

'         hollow,  perinch 
Putty 

Bladder,  per  100  lbs 

Tins,  lbs  

Rail. 

Barn  Door,  per  foot 

Sliding  Door,        "       

Lanes,  34  to  31c.  ft. 

Rakes. 

Cast  Steel  and  Malleable  Canadian 

list  dis.  52J  p.c.  revised  list. 

razors. 

Boker's,  perdoz    7  50  1100 

Wade  &  Butcher's      "  3  60  10  00 

Arbenz's,  "  9  CO  18  00 

Bazor  Strops. 

Currier's,  per  doz  125    3  60 

Bivets  and  Burrs. 
4  mos.,  or  3  per  cent   cash  30  days. 
Copper  Rivets,  dis.  50  per  cent. 
Iron  "  "    55  and  10  p.c. 

Tinned  and  Black  Rivets,  55  &  10  p.c. 
Burrs,  Iron,  60  and  10 
Terms,  4  mos.  or  3  p.c.  cash  30  days 
Bivet  Sets. 
Canadian  dis.  30,  35  perc. 

Bope         Per  lb. 

Sisal.    Manilla. 

7-16  in.  and  larger 7* 

&,5-16,  %  in 8 

Cotton,  per  lb 13 

New  Zealand 8J 

Russia  Deep  Sea,  per  lb..       12J 

Jute    "     ...       06| 

Bules. 
Boxwood,  dis.  80  to  80  &  10  p.c. 
Ivory,  dis  374  to  40  per  cent 

Sad  Irons. 
Mrs.  Potts,  per  set    .... 

N    P. 
Sad  Heaters. 
Dome, Shepard's, per  doz    4  75 
Sand  and  Emery  Paper. 
B.&  A.,  sand,  40  and  5to  45  per  cent. 

Emery,  per  quire 55        90 

Sash  Cord 

Perlb 22        50 

Sash  Locks. 
Triumph  and  Morris, dis374,  40p*r    Cut.Carpet  Blued, gimp,  60 per  cent 
cent.  "  tinned,  dis.  70  per  cent. 

Kempshell's  dis.  40,  624  per  cent.    Swedes' iron,  blued  ortinned,  dis.  50 


lu 

16 

9 

134 

074 


5  00 


Foot, 

Screens. 
Window,  patent,  perdoz    3  50 

Door,  per  doz 

Screw  Drivers. 

Sargent's,  per  doz 

Screws. 
Wood.F.  H.,  Iron,  and  Steel 

cent.,  dis. 
Wood,  R.H.      "        75  per  cent.  dis. 
"      F.  H.  Brass774       "  " 

•'      R.H  724       " 

Diamond   Point  wood    screw  nails 
bright,  dis.  77J  and  20  per  cent . 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount 52J  percent,  revised  list 

Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis. 75  percent 
B.  &  W.  N.  P  ,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
^Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"        N.P„  70  per  cent. 
Clauss,  Full  nickel,  60  p.c.  off 

"      Japanned  handles,  67J  p.c.  off. 
Sheaves 
Sliding  Door,  per  set    ...        77    1  40 

Shovels  and  Spades 
Canadian,    dis.  42j  special  brands 
net  price. 

HALIFAX   SHOVEL  00. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz 

"  tinned, 

Tin  Rim,  "  " 

"  black,       " 

Snaps 
Harness,  Garman,  dis  35  to  37J  p.c 
Acme,  "  3  00    5  00 

Dock,  Andrew's  "  4  50  11  50 

Sapolio 

In  J  or  Vi  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Perlb 0  26 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves. 

Wood,  English  1  80 

Iron,  American  1  35 

Spoons  and  Forks. 

TeaSpoons  pergross    7  50    12  00 

Dessert  "       ....         "         21  00  

Table  "  ....  "  30  00 
Dessert  Forks...  "  24  00 
Medium  "  —  "  27  00 
Table  "      ••         "         36  00 

Squares. 

Iron,  perdoz  166 

Steel,  dis.  80  and  5  to  80  and  T>i  p.c. 
Try  and  bevel,  dis.  50  to  524  percent 

Staples. 
Fence,  galvanized,  per  lb        3)       3J 
Wrought  Iron,  dis. 80  &  5  to  80  &  10 
Stocks  and   Dies,  Amer.   dis.  25  p.c. 

Stove   Polish,  (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz 1  7b 

No  1,  Stove  Paste,  per  gross 9  00 

•'2       "  ' 4  80 

Stone. 

Washita,  perlb 0  25        50 

Hindostan,  per  lb 0  06       07 

"  Slips,  per  lb  9 

Labrador,   perlb 0  13 

Axe,    "        0  15 

Turkey  '       0  50 

Arkansas  "      1  50 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent 


5  00 
2  35 


30  00 


2  90 


Canadian,  dis.   45,50  p. 

Sash   Weights 

Sectional,  perlb 

Saws. 
Crosscut,     McMillan      & 

Haynes,  per  ft     0  40 

"Empire"     EcMillan     & 
Haynes,  perdoz 


per  cent. 
Upholsterers"  dis.  50  percent. 
1J     If     Copper  Nails, dis.  624  per  cent. 
"      Tacks,  45  per  cent. 
Clout  Nails,  dis    60  to  674  p.c. 
0  70     Patent  Brads,  dis.  50  per  cent. 

Finishing  Nails,  dis.  45  per  cent. 
7  50     Trunk  Nails,  dis.  60  to  66  per  cent. 


Trunk  Tacks,  dis.  57J  per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  62V4  P 
Cigar  Box  Nails, dis.  45  percent 
ShoeFinders'Tacas,50  percent. 
Shoe  Nails,  Hungarian  Nails,  etc.,37J 
per  cent. 

Tape  Lines. 
English,  assskin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman  s,     each  0  90    2  85 

steel, each       0  80    8  00 
Thermometers. 
Tin  case  &  dairy,   dis. 75  to  75  &  10  p.c 

Thimbles . 
Asbestos, filled,  per  doz., 35  to  40  p  c 
Ties. 

Cow, perdoz 1  "-o    2  50 

Tinner's  Tools. 
P.S.&W.,netlist. 
Canadian  15  to  35  per  cent  dis. 

Tinware. 
Stamped,dis.Assnlist,70,andl24per 
cent,  to  70   and  25  p.c.  on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "       "  " 

Transom  Lifters 
Payson's,  $2.60  to  $5.00  per  doz. 

Traps 
Game, Newhouse,  dis  33J  p.c.  to  35  p.c. 
Game.H  &  N.,  P.  S.  &  W.  orSteel,62J 
to  60.10  H  &  N  and  70  p.c.  steel. 

Mouse,  per  doz  0  35    1  50 

Bat  "        2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz   4  75    9  00 

Brade's        "        00  10  50 

D   &  S.,  discount  35  p.c. 
Triers. 

Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  Bussian.  perlb 0  00    0  21 

Wrapp'g,mottl'd,pr.pack    0  50    0  60 
"         cotton,  per  lb..    0  17    0  18 

Mattress,  per  lb    0  33    0  45 

Staging        "         0  27    0  36 

Broom         "         0  30    0  5t> 

Binding,  Common  Sense-    64 

"         Blue  ribbon 0    8 

"         Redcap 0    7 

"         Sterling   0  6J 

"         Prison    0  8 

On  prison  made  twine  freight  is 
prepaid  to  any  railway  station  in 
Ontario. 

Vises. 

Hand,  perdoz 4  00    6  00 

Bench,  parallel, each 2  00    4  50j 

Coach,  each  6  00    7  00 

Peter  Wright's,  per  lb....    0  12    0  13 

Pipe,  each 5  50    9  00 

Saw, perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz   4  0«    8  50 

Washers  "Iron,"  40  per  cent.  ,4  mos. 
or  3  percent. 

Well  Wheels. 

Amer. .perdoz.  8,10  &  12  in.    3  38    6  00 
Wire. 

Brass  Wire,  16  to  25  wire  gauge,  18  to 
24c.  lb. 

Copper  Wire,  17J  p.  c.  dis. 

Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
[In  lots  of  1000  lbs.,  annealed  oiled, 

and  annealed  and  galvanized.freight 

will  be  prepaid.] 

Bright,  Coppered  steel  and  spring  20 
per  cent  f.o.b.  Montreal,  Toronto  or 
Hamilton. 

Broom  Wire  5f  to  6Jc.  per  lb. 

Clothes  Line  Wiie,  19  gauge,  per  doz 
coils 3  95 

Wire  Fencing. 
Galv.2barb,24&5in. apart     1  „,        „. 
"4      "    4  &  6  "      "         fs*       3» 
"    Plain  twist,  all  deld        3J       34 
"    Steel  thorn  and  rib- 
bon         4J      5 

"  Lock  Barb,"  4  point 44 

Ditto  Glidden  2  point 44 

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points 41 

Steel  staples  3J     3} 

Terms,  60  days  or  2  percent,  in  30 
days. 

Wire  Cloth 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.lOOsq.ft    1  85    1  9 

Wrenches. 
Acme,  35  to  374  per  cent. 
Agricultural,  70  and  10  to  75  p.c. 
Standard, dis.  60,  60  &  lOp.c. 
Coe's  Gen'ne,  dis.  3  24  to  35  p.  c  dis. 
Diamond,  dis.  334,  35  p.  c. 
Tower's  Engineer,  each    ..     2  00    3  <>' 

S.,  perdoz 5  80    7    0 

G.  &K.'sPipe    "      6  00 

Burrell's    "     eacj 3  40 

Pocket,  perdoz 125    2  00 
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Manufacturers  of 

The 

Celebrated 

Brand 
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*        B.  B. 

NO.  ONE 

WHITE  LEAD       B.  B.      WHITE  LEAD 

White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


For  samples  and  information  apply  to 


HENDERSON  &  POTTS 


Nova  Scotia  Paint  Works, 


Halifax,  N.S 


WE  WANT  TO  HEAR. 
a*. 

ft, 


WHEN  YOU  NEED 


RUBBER  HOSE. 


OUR  BRANDS 


"Maltese  Cross,"  "Extra  Quality,"  (Black  or  White), 

"Kinkproof,"  (Wire  Bound),    "Antimony,"  (Red), 
"Lion,"  "King,"  "Leader,"  "Fairy,"  (Cotton). 

The  Gutta  Percha  &  Rubber  Mfg.  Go. 

61-63  FRONT  ST.  W.,  TORONTO.     OF  TORONTO,  LTD. 


OXFORD  LINE  OF  STOVES  AND  RANGES 

The  best  selling1  stoves  in  the  market.    See  our  stoves  before  purchasing. 

DUCHESS  OF  OXFORD 


RANGES 

Are  of  modern  construction. 

Are  handsomely  ornamented. 
Are  great  water  heaters. 
Have  large  ovens. 


COUNTESS  OF  OXFORD 


BASE  BURNERS 

Every  stove  a  double  heater  of 
unequalled  power. 
Large  and  quick-working  ovens. 
Modern  and  attractive  in  design. 
Handsomely  ornamented. 

the  duplex  flue  with  which  these  Thousands  of  Oxford  Stoyes  and  Ranges 

Ranges  are  fitted  ensures  quick  working  and  .  «  x«  r     i     „ 

even   heating   of  all   parts   of  the   oven,    and  111  M   M   MY]  One   SatlSIdCtOry 

prolongs  the  life  of  the  Fire  Linings- 


MANUFACTURED  BY 


THE  GURNEY  FOUNDRY  CO.,  ltd.,  T 


ORONTO 
ONT. 


THE  GURNEY-MASSEY 


co..  ltd.,  rzAL 


VOL.  VI. 


TORONTO,  NOVEMBER    I O,  1894. 


No.  45. 


MAGNOLIA  METAL 


IN    USE    BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST    ANTI-FRICTION    METAL,    FOR 

High-Speed  Engine,    Dynamo,    Rolling-Mill,    Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL   CO., 


London  Office  :  75  Queen  Victoria  St. 
Chicago  Office  :        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortlandt  Street,    NEW  YORK. 


WRAPPING 
MPERS 

PAPER  BACS 

THE 

E.B. 
EDDY 

GO. 

HULL,  CAN. 


Both  plain  and  printed.  Any 
size,  weight,  color,  quality  and 
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STILL    CUTTING    PRICES. 

EVENTS  which  have  transpired  since 
the  date  of  last  writing  at  Montreal 
tend  to  create  the  belief  that  the  trade 
has  not  witnessed  the  last  of  cutting  in 
prices  in  one  or  two  staple  lines  of  hardware 
supplies. 

Attempts  have  been  made  since  Monday 
last  to  create  the  impression  that  the  bar 
iron  market  in  Montreal  is  becoming  more 
settled  as  regards  values,  but  some  transac- 
tions that  came  under  the  notice  of  Hard- 
ware does  not  tend  to  endorse  the  belief. 

In  one  case  a  sales  agent  offered  bar  iron 
laid  down  in  Montreal  at  J  1.60  for  car  lots, 
and  when  the  buyer  assumed  an  indifferent 
air  he  found  it  worked  like  a  charm,  for  the 
seller  immediately  conceded  something, 
though  what  the  exact  basis  is  could  not  be 
learned. 

In  cut  nails  also  prices  have  been  cut 
fully  5c.  since  our  last  report,  and  though 
$1.60  to  $1.65  is  given  as  the  nominal  range, 
it  is  not,  in  view  of  circumstances  that  have 
occurred,  a  staple  one  at  that  basis,  but  dis- 
tinctly the  reverse. 


RESTRICTED    BUILDING. 

THE  extraordinary  dulness  that  has,  as 
a  rule,  governed  the  demand  for  both 
building  and    plumbing  supplies  this 
season  has  been  really  remarkable. 

Towards  the  month  of  September  it  has 


always  been  customary  for  the  enquiry  for 
these  lines  to  pick  up  to  a  certain  extent, 
and  even  more  so  in  the  spring  ;  yet 
neither  last  spring  or  this  fall  has  there  been 
any  material  accession  in  this  enquiry. 

This,  according  to  the  views  of  a  well- 
known  Montreal  iron  manufacturer,  ex- 
pressed to  Hardware  on  Monday,  is  due  to 
the  unusual  restriction  in  building  oper- 
ations during  the  past  two  years. 

In  Toronto  building  operations  have  been 
abnormally  slack,  and  the  same  is  to  note 
in  other  large  centres,  while  in  Montreal, 
had  it  not  been  for  the  widening  of  Noire 
Dame  street  west  and  the  erection  of  the 
Canada  Life  and  Bank  of  Toronto  buildings, 
there  would  have  been  practically  no  oper- 
ations of  importance  carried  on  in  that  city 
either. 


WHOLESALERS  AND  PATRONS. 

EVIDENCE  has  been  adduced  within 
the  last  few  days  which  proves  that  the 
practice  of  selling  to  Patron  stores  is 
more  widespread  among  the  wholesale  trade 
than  was  supposed. 

We  can  understand  how  a  wholesaler,  in 
the  race  there  is  for  trade,  can  sell  to  a  Pat- 
ron store  when  he  can  sell  to  no  other  mer- 
chant in  the  village  or  town,  but  it  is  a  sort 
of  enigma  to  us  why  he  is  so  short-s  ghted 
as  to  allow  his  travelers  to  call  on  and 
accept  orders  from  Patrons  where  he  has 
already  customers  doing  a  legitimate  trade. 

These  Patron  stores  are  started  with  the 
avowed  object  of  running  out  of  business 
the  legitimate  merchant.  It  is  patent  to 
everyone,  and  the  Patrons  themselves  take 
no  pains  to  conceal  the  fact.  Yet,  in  spite 
of  this,  there  are  wholesale  houses  that  will 
permit  their  travelers  to  go  from  the  store 
of  the  legitimate  merchant  to  the  store  of  the 
illegitimate  with  their  samples. 

If  a  wholesale  house  desires  to  sell  to  the 
Patrons  let  him  do  so  ;  but  let  him  stick  to 
that  class  of  customers.  For  him  or  his 
representative  to  go  to  the    regular  store- 


keeper with  his  samples  after  catering  to 
the  wants  of  his  avowed  enemy  is  nothing 
short  of  impudence. 

Any  merchant  who  subscribes  to  such  an 
agreement  as  that  demanded  by  the  Patron 
Association,  namely,  to  supply  its  members 
at  prices  15  per  cent,  on  invoice  figures, 
cannot  pay  100  cents  on  the  dollar  and  live 
up  to  the  agreement. 

Every  wholesaler  knows  this,  and  yet 
there  are  some  of  them — and  some  of  them 
who  are  leading  and  old-established  houses 
— who  will  deliberately  sell  to  such,  thereby 
incurring  the  risk  of  losing  money  should 
these  Patron  concerns  encompass  the  ruin 
of  the  legitimate  storekeeper,  and  also  from 
the  collapse  of  the  illegitimate  storekeeper, 
whose  failure  must  ultimately  follow  if  it 
does  not  precede  that  of  the  former. 

A  reputable  wholesaler  would  not  deign 
to  do  business  with  a  storekeeper  whom  he 
knew  to  be  not  conducting  his  establish- 
ment on  business  principles;  and  yet  he  is 
sometimes  blind  enough  to  court  the  custom 
of  a  Patron  freak  born  of  the  most  unsound 
of  business  doctrines  and  cradled  in  the 
most  absurd  of  schools. 

These  Patron  stores  are  ephemeral.  This 
is  one  satisfaction,  but  until  the  day  of  their 
burial  comes  they  will  do  a  good  deal  of 
harm.  The  storekeepers  themselves  can 
help  on  the  day  of  the  demise  of  these  con- 
cerns if  they  chose.  Let  them  form  village, 
township,  and  county  associations,  ascertain 
the  wholesalers  who  are  supplying  the 
Patron  stores,  and  then  apply  the  thumb 
screws.  A  few  applications  will  at  least 
compel  the  legitimate  wholesalers  to  cease 
filling  orders  for  Patron  stores,  for  they 
know  on  which  side  their  bread  is  buttered. 


If  there  were  no  clouds,  we  would  not  ap- 
preciate the  sunshine  ;  and  were  it  not  that 
merchants  have  now  and  then  to  pull  against 
the  stream,  it  is  a  poor  and  effeminate  class 
of  business  men  we  would  have.  Strong, 
clear-headed,  and  able  merchants  are  no 
more  the  product  of  easy  times  than  are 
great  warriors  or  great  statesmen  the  pro- 
duct of  peace  ul  times.  There  is  encourage- 
ment in  this  for  the  merchant  or  clerk  that 
is  at  the  moment  doing  some  hard  pulling. 


HARDWARE 


DRAWBACKS  ON  RAW  MATERIAL* 

THE  Dominion  Governmenthas  decided 
to  extend  the  principle  of  drawbacks 
as  applied  to  raw  material  used  in  the 
manufactureof  articles  subsequently  exported. 
The  percentage  of  duty  hitherto  refunded 
in  such  cases  was  90  ;  now  it  is  to  be  99  per 
cent. 

Not  altogether  unexpected  was  this  de- 
cision of  the  Government.  For  some  time 
the  subject  of  an  increase  of  the  rebate  has 
been  more  or  less  discussed,  more  so  proba 
bly  since  the  new  tariff  went  into  force  than 
at  any  time  previously.  And  some  weeks  ago 
the  Minister  of  Trade  and  Commerce,  Hon. 
Mackenzie  Bowell,  during  the  course  of  a 
speech,  intimated  pretty  clearly  what  the  in- 
tention of  the  Government  was  in  the  matter. 

Of  course  the  manufacturer  is  the  one  that 
will  be  directly  benefitted  by  the  extranineper 
cent,  in  the  drawback.  But  it  is  equally  clear 
that  all  the  benefit  will  not  accrue  to  him. 

By  the  enlargement  of  this  drawback 
principle  the  manufacturer's  raw  material 
costs  him  nine  percent,  less  than  t  did  be- 
fore. The  advantage  of  this  is  obvions 
First  of  all  it  increases  his  opportunities  for 
competing  in  foreign  markets.  Thus  far  he 
himself,  his  employes  and  the  carrying 
trade  of  the  country  is  benefitted. 

But  the  change  will  also  tend  to  benefit 
the  who  esaler  and  the  retailer,  in  that  they 
will  be  able  to  buy  cheaper.  If  competition 
was  not  keen  among  the  manufactuters  for 
their  patronage  the  advantages  would  be 
slower  coming  to  the  merchants  than  they 
otherwise  would.  But  the  competition  is 
keen. 

The  enlarged  drawback  is  not  going  to 
make  the  manufacturing  or  any  other  trade 
boom.  But  it  is  going  to  help  make  the 
wheels  of  commerce  go  a  little  faster,  al- 
though perhapi  not  sufficient  to  make  it 
appreciable  for  a  while.  And  in  this  day  and 
generation  the  slightest  impelling  force 
should  not  be  despised.  "  It  is  the  littles 
that  make  the  muckles.'' 

The  decision  of  the  Government  to  in- 
crease the  drawback  percentage  should,  it 
seems  to  us,  receive  the  approval  of  every- 
one, be  he  Free  trader  or  Protectionist.  The 
former  would,  of  course,  rather  see  the  duty 
removed  altogether  on  the  raw  material,  but 
as  his  heart's  desire  cannot  at  the  moment 
be  gratified,  he  should,  in  the  meantime, 
smile  approvingly  upon  every  step  that  is 
taken  in  the  desired  direction.     And  this  is 


a  step,  coming  as  it  does  within  one  per 
cent,  of  Free  Trade  in  the  particular  materi- 
als affected.  The  Protection:st  gets  his  in- 
spiration from  the  fact  that  the  purpose  of 
the  drawback  is  to  stimulate  home  indus- 
tries, while  at  the  same  time  encourage  an 
export  fade. 

Drawbacks  upon  raw  materials  are  not 
characteristic  of  high  tariffs  alone,  they  hav- 
ing been  employed  extensively  under  the  low 
tariff  of  the  Mackenzie  Administration  of 
1873-8.  Thus  we  find  that  in  the  year  be- 
fore that  government  went  out  of  power,  the 
Customs  law  was  amended  in  order  to  allow 
a  drawback  on  tubes  and  piping  of  brass 
copper  or  iron  drawn,  provided  these  articles 
were  used  in  the  manufacture  of  boi  ers. 


THE  MISMANAGED  GRAND  TRUNK. 

SIR  HENRY  TYLER,  President  of 
the  Grand  Trunk  Railway  Co  ,  in  his 
annual  report  ascribes  the  unsatis- 
factory result  of  the  year's  business  to  out- 
side influences. 

"Ifs"  and  "tuts"  have  always  been  a 
feature  of  the  annual  report  of  the  Grand 
Trunk's  president. 

No  matter  whether  trade  conditions  in 
Canada  and  the  United  States  are  good  or 
bad,  never,  as  far  as  our  memory  serves  us, 
have  they  been  reflected  in  the  annual  re- 
ports of  the  G  T.R.,  and  just  as  regularly 
does  Sir  Henry  trot  out  his  "its''  and  "buts" 
to  mollify  the  shareholders.  But  it  is  in 
evidence  that  the  day  is  waning  when  these 
shareholders  will  meekly  swallow  holus- 
bolus  the  lame  and  threadbare  excuses 
which  are  annually  made  to  do  duty  in 
various  shapes  and  forms. 

The  fact  of  the  matter  is,  the  road  is  badly 
managed  ;  and  what  has  been  apparent  to 
the  people  of  this  country  for  some  years,  is 
gradually  dawning  upon  the  shareholders  in 
England. 

When  a  business,  year  in  and  year  out, 
fails  to  pay  it  is  due  to  one  or  other  of  two 
reasons  :  Either  the  management  is  bad  or 
the  business  is  unfavorably  situated. 

The  failure  of  the  Grand  Trunk  Railway 
to  prove  a  successful  investment  for  its 
shareholders  cannot  be  ascribed  to  unfavor- 
able situation. 

It  traverses  through  the  very  best  and 
most  thickly  populated  part  of  Canada  and 
runs  into  the  United  States  as  far  as  the 
progressive  city  of  Chicago  ;  it  carries  about 
one  third  of  the  railway  freight  of  the  Do- 
minion and  about  the  same  proportion  of 
the  passengers  ;  it  is  one  of  the  leading 
routes  from   the  Eastern  States   through  to 


the  Western  States  ;  it  monopolises  the 
freight  and  passenger  traffic  of  some  of  the 
cities  of  the  Dominion — as  these  cities  know 
to  their  sorrow  ;  its  earnings  are  from  two 
to  three  thousand  dollars  per  mile  greater 
than  any  other  railway  system  in  Canada 
except  the  Canada  Southern. 

And  yet  in  spite  of  all  these  advantages 
the  results  are  persistently  unsatisfactory. 

One  important  (  utlet  for  the  Grand  Trunk's 
earnings  is  to  be  seen  in  the  expenditure. 
The  Government  returns  show  that  1 1st  year 
this  expenditure  was  $4,036  per  mile.  This, 
omitting  the  Canada  Southern,  was  nearly 
double  that  of  any  other  railway  in  Canada. 
The  expenditure  per  mile  on  the  Canada 
Pacific,  in  spite  of  the  enormous  mileage  it 
has  to  maintain,  was  but  $2,189  Per  mile. 
Even  the  expenditure  of  the  Intercolonial, 
that  much  critic  sed  railway,  was  but  $2,669, 
while  the  expenditure  per  mile  on  the  Mani- 
toba &  Northwestern  was  as  low  as  $763. 

"  Don,"  in  Saturday  Night,  pertinently 
remarks  that  the  Grand  Trunk  "is  not  only 
an  Old  Country  concern,  but  it  is  an  old 
time  concern. '  And  he  is  right.  It  is  an 
old  time  concern,  and  no  half  measures  will 
ever  make  it  different. 

Sir  Henry  Tyler  may  be  a  passable  presi- 
dent, but  even  he  is  not  accounted  strong 
enough  for  the  job  by  a  good  many.  But 
whether  he  is  or  not,  Sir  Henry,  or  no  other 
man,  be  he  titled  or  untitled,  can  successfully 
"boss"  a  concern  like  the  Grand  Trunk 
three  thousand  miles  away  even  if  he  has 
the  cable  at  his  elbow. 

The  head  of  an  ordinary  business  house 
would  sc  rcely  be  accounted  wise  were  he 
to  live  even  one  hundred  miles  from  his 
store  or  warehouse,  only  \  isiting  the  latter 
once  or  twice  a  year,  relying  on  the  telphone, 
telegraph  or  mail  as  mediums  of  communi- 
cation the  rest  of  the  time. 

But  not  only  does  the  headquarters  of 
the  company  need  to  be  on  the  scene  of 
active  operations,  but  new  blood  must  be  in- 
fused into  the  officials  in  high  places.  The 
worst  sin  of  many  of  them  is  not  their 
inefficiency,  but,  eaten  up  by  their  own  im- 
portance, they  are  brusque  and  imperious  in 
their  bearing  toward  those  who  have  occa- 
sion to  approach  them. 

Business  men  do  not  swallow  the  leak 
with  any  more  grace  because  it  is  shoved 
down  their  throat  by  a  big  corporation.  And 
the  result  is  that  when  they  can  they  give 
their  patronage  to  some  other  road. 

No  one  can  gainsay  it,  there  is  a  deep- 
rooted  prejudice  in  this  country  against  the 
Grand  Trunk,  and  it  is  mainly  because  of 
the  mismanagement  and  brusqueness  of  its 
officials.  And  the  sooner  the  desired 
changes  take  place  the  better  will  it  be  for  the 
country  as  well  as  for  the  company,  for  be- 
cause of  the  gloomy  reports  which  are  pre- 
sented to  the  latter  so  regularly  the  result 
can  be  anything  but  helpful  to  the  credit  of 
the  former. 


HARDWARE 


JAMES  A.   HUNTER. 

MR.  HUNTER  hardware  and  gene- 
ral merchant,  Durham,  is  an  exam 
pie  of  what  push  and  application  to 
business  will  do.  Originally  he  was  in- 
tended for  a  lawyer;  but  the  gods  willed 
otherwise.  He  was  educated  at  Upper 
Canada  College,  Toronto,  that  good  old 
school  of  many  merchant  princes.  There 
"  Jim  "  was  one  of  the  foremost  boys,  as  the 
trophies  won  in  both  the  class  and  in  the 
field  testify.  He  matriculated  in  1889,  and 
in  September  of  the  same  year  began  the 
study  of  law  in  the  office  of  McCarthy,  Osier, 
Hoskin  &  Creelman,  one  of 
the  largest  and  best  firms 
in  Canada.  In  February, 
1 89 1,  he  was  summoned 
from  his  studies  to  attend 
the  death  bed  of  his  father, 
the  late  James  H.  Hunter, 
M.P  P.  And  then  was  ab- 
ruptly closed  his  career  as 
a  law  student.  His  father 
died  intestate  ;  and  there 
being  no  other  member  of 
the  family  available,  James 
A.  gave  up  law  and  under- 
took the  management  ot  his 
father's  estate.  He  took  out 
letters  of  administration  for 
the  estate,  and  acted  as  man- 
ager and  attorney  for  the 
administratrix,  his  mother. 
He  acted  in  this  capacity 
till  March  1,  1893,  when  he 
purchased  the  business  from 
the  estate  and  became  pro- 
prietor. 

"  Pluck,  energy  and  judi 
cious  advertising"  is  Mr. 
Hunter's  motto,  and  he  has 
been  sucressful  with  it.  He 
has  a  good  staff  of  clerks, 
etc.,  around  him,  but  he  gives 
personal  attention  to  every 
detail,  and  brings  himself 
into  personal  contact  with 
his  customers  whenever  op- 
portunity affords,  giving 
them  a  cheery  greeting  as 
well  as  a  vigorous  shake  of 
the  hand.  As  a  result  of 
Mr.  Hunter's  enterprise  his 
sales  last  year  were  20  per  cent,  larger  than 
the  previous  year. 

October  istlast  Mr.  Hunter  adopted  the 
cash  basis,  and  he  has  found  it  to  work 
most  successfully.  "  We  give  no  credit," 
he  remarked  to  Hardware,  "and  feel 
satisfied  that  our  new  system  will  eventually 
prove  a  great  success  in  our  business." 

Close  as  is  the  attention  Mr.  Hunter  gives 
to  his  husiness  he  finds  time  to  devote  to 
public  matters  and  field  sports.  Frequently 
he  may  be  seen  driving  a  pretty  span  of 
horses  which  he  owns.  In  the  summer 
season  he  takes  an  active  part  in  lacrosse  and 


cricket,  while  now  and  then  he  may  be  seen 
gun  in  hand,  enjoying  a  day's  hunting. 
This  fall  there  is  one  black  bear  less  in  the 
world  as  a  result  of  his  prowess  with  the 
rifle:  He  is  now  sitting  in  the  town  council 
for  his  second  term  Besides  being  a  mer- 
chant, municipal  councillor  and  sportsman, 
Mr.  Hunter  is  a  soldier,  being  a  lieutenant 
in  the  31st  Battalion. 

DISCOLORED  LOBSTERS. 

When  sampling  a  can  of  lobsters,  portions 
of  ths  meat  which  rested  against  the  tin  are 
often  found  to  hi  black.     This  applies  more 


I .  A.    Hunter  -  I  »urham. 

especially  to  lobsters  caught  in  particular 
sections  in  the  Maritime  Provinces.  It  will 
be  observed  that  salmon,  mickerel,  cod, 
sardines,  or  oth;r  fish  never  discolor  in  this 
way.  They  are  oily,  while  there  is  no  oil 
wha'ever  in  the  lobster,  but  there  appears  to 
be  an  acid.  This  acid,  it  is  supposed,  ea'.s 
through  the  tinning  on  the  inside  of  the  can 
and  thus  causes  the  discoloration.  Some  of 
the  packers  will  e.ideavor  to  overcome  this, 
and  are  ordering  for  next  season's  pack  a 
double-dipped  tin  plate,  i.e.,  a  plate  with  a 
heavier  coating  of  tin  than  the  ordinary 
stock  used  by  canners. 


DEVELOP  NATURAL  RESOURCES. 

MANY  towns  in  the  centre  of  an  agri- 
cultural district  have  given  bonuses 
of  $1  poo  to  $20,000,  and  even  more, 
to  induce  various  industries  to  settle  there. 
A  few  of  these  have  done  well  and  have  been 
a  benefit  to  the  community,  but  the  majority 
have  not  given  the  results  to  the  people  who 
bonused  them  that  they  expected. 

Many  of  them,  in  fact,  have  utterly  failed, 
leaving  the  municipality  sadder  but  with 
much  more  wisdom. 

One  town  may  be  taken  as  an  example. 
It  was  decided  that  something  must  be  done 
to  make  the  town  boom.  A 
miller  not  very  well  known 
to  the  residents  told  them 
that  if  they  would  give  him 
$5,000  he  would  take  over 
an  old  mill  in  the  place 
and  put  in  a  new  plant.  The 
mill  would  be  able  to  grind 
hundreds  of  cars  of  Mani- 
toba wheat,  and  once  they 
had  started  train  after  train 
loaded  with  flour  would 
leave  the  town  and  it  would 
boom. 

The  town  voted  $3,000. 
That  was  seven  or  eight 
years  ago;  and  there  has 
not  been  a  single  car  of 
wheat  brought  in  from  out- 
side yet.  Another  mill  in 
the  same  town  which  did 
not  receive  any  bonus  is  do- 
ing a  larger  and  better  busi- 
ness. The  town  in  question 
has  not  benefitted  a  cent's 
worth,  and  they  are  still 
paying  off  the  $3,000. 

The  aim  of  Canadian 
towns  and  villages  should 
now  be  to  develop  their  na- 
tural resources.  These  are 
mostly  of  an  agricultural 
character.  Let  the  mer- 
chants consider  carefully 
what  are  the  most  profit- 
able products  their  district 
can  produce.  Encourage  the 
farmers  to  go  into  these. 

This  has  been  done.  A 
case  in  point  :  Two  Prince 
Edward  Island  farmers  were 
sitting  in  the  store  of  one  of 
Hardware's  subscribers  a 
few  years  ago.  They  were  be- 
moaning the  hard  times  and  saying  there 
was  no  money  for  anyone  but  storekeepers 
these  days.  Like  most  farmers  they  were 
plodding  along  in  the  same  old  way  and 
never  used  their  heads  as  business  men 
would.  The  grocer  suggested  to  them  that 
there  might  be  other  lines  in  which  they 
might  make  more  money  than  in  growing 
oats,  etc.,  mentioning  strawberries,  which  he 
was  then  importing.  They  tried  the  experi- 
ment; it  was  successful,  and  they  and  others 
who  followed  their  example  are  now  making 
$100  to  $200  an  acre  clear  on  strawberries. 
They  are  paying  cash  fur  what  they  buy  and 
they  are  buying  more  than  they  ever  did. 

It  is  the  natural  resources  that  nut  the 
most  money  in  circulation. 


HARDWARE 


RE  TURPENTINE  BY  WEIGHT. 

SINCE  our  article  on  the  above  subject 
appeared  in  last  issue  we  have  learned 
that  the  question  is  a  live  one  in  the 
United  States.  This  is  proved  by  an  article 
in  the  Oil,  Paint  and  Drug  Reporter,  of 
New  York.     It  reads  : 

"  A  discussion  which  is  now  awakening 
general  interest  is  the  query  as  to  which  is 
the  better  method  of  selling  spirits  turpen- 
tine, whether  the  old  system  of  gauging 
shall  continue  in  force  or  whether  the  newer 
method  of  selling  by  weight  shall  take  its 
place.  The  latter  is  a  new  method  to  por- 
tions of  this  country  only,  as  already  in  the 
West  sales  are  made  according  to  weight. 
In  Europe  this  method  has  become  quite 
universal.  There  are  differences  ofopinirn 
on  the  subject,  a  part  of  the  trade  disapprov- 
ing of  it  because  of  their  impression  that  extra 
expense  in  handling  the  goods  will  be  the 
resu'tofany  change.  On  the  other  hanJ, 
it  has  been  advocated  at  different  times  by 
very  prominent  people  in  the  trade,  and 
now  the  change  is  being  more  warmely 
urged  than  ever.  Complaints  of  the  errors 
in  gauging  and  their  regular  capacity  of  the 
barrels  used  have  been  very  numerous  of 
late.  Fresh  fuel  has  been  added  to  the  fire 
by  the  action  of  the  National  Paint,  Oil  and 
Varnish  Association  at  its  recent  convention 
in  Boston,  when  it  recommended  the  sale  of 
spirits  turpentine  by  weight.  Should  such 
a  change  occur  in  the  Savannah  market, 
where  it  is  most  strongly  urged,  a  change 
would  first  have  to  be  wrought  in  the  State 
law  governing  this  subject,  as  at  present 
spirits  can  be  sold  by  weight  only  under  con- 
sent of  the  producer. 

TURPENTINE  BY  WEIGHT. 

EDITOR,  Hardwarf;, — Inreading  your 
last  issue  I  was  very  much  interested 
in  the  editorial  it  contained  on  the 
above  subject.  As  it  is  quite  possible  some 
readers  may  gather  a  wrong  impression 
from  it,  I  would  ask  you  to  allow  me  a  little 
space  to  give  some  other  views  of  the  matter. 
In  the  first  place,  let  me  say  that  "  gaug- 
ing "  is  done  by  a  U.S.  official,  and  is,  there- 
fore, quite  as  reliable  as  our  own  weights 
and  measures.  Whether  the  barrels  are 
filled,  or  space  is  left  for  expansion,  is  a 
question.  If,  however,  as  you  assert,  the 
spice  is  left  for  expansion,  it  is  not  unreason- 
able for  jobbers  to  charge  the  full  gauge,  as 
if  the  expected  expansion  takes  place  the 
quantity  charged  is  actually  in  the  barrel, 
and  there  is  consequently  no  overcharge. 
A  standard  weight,  while  working  all  right 
as  an  average,  may  not  be  exact,  as  it  is  not 
pretended  that  weight  increases  with  ex- 
pansion. If,  for  instance,  a  gallon  weighs 
at  the  present  time  8  40  lb ,  and  expands 
with  the  heat,  the  quantity  in  July  would  be 
something  over  a  gallon,  and  yet  only  weigh 
the  same  as  the  bare  gallon  does  now. 


It  must  certainly  be  conceded  that  job- 
bers should  have  some  profit,  and  if  part  of 
that  profit  consists  of  perquisites  it  only 
amounts  to  the  same  in  the  end.  If  the  re- 
tailer is  to  be  charged  exactly  what  the 
jobber  pays  for  and  the  latter  is  also  to  take 
the  risk  of  leakage,  it  follows  naturally  that 
a  bigger  margin  must  be  added  to  the  price. 
Suppose,  for  instance,  the  outage  and  risk 
are  worth  2c.  per  gallon.  If  the  dealer  pays 
40c.  for  his  turpentine  he  can  calculate  that 
it  really  costs  him  42c  — exactly  what  his 
neighbor  pays.  On  the  other  hand,  if  the 
jobber  takes  the  risk  and  allows  the  outs,  he 
too,  must  add  the  2c.  and  his  profit  on  that 
amount  as  well.  In  other  words,  instead  of 
selling  at  40c.  he  must  get  42c.  or  a  fraction 
more.  Where,  then,  is  the  retailer  to  gain 
by  a  change  in  the  system  ?  Of  course,  if 
your  advice  is  taken  and  the  retail  trade  in- 
sist on  getting  turpentine  by  weight,  the 
jobbers  will  have  to  fall  in  line,  but  whether 
anybody  will  be  benefited  thereby  or  not  is 
extremely  doubtful. 

This  matter  is  generally  raised  (by  way  of 
free  advertisement)  by  those  merchants  ex- 
perimenting in  tank  importations,  and  the 
real  choice  for  the  retailers  is  as  to  whether 
they  prefer  to  buy  original  packages  on  the 
old  basis,  leaving  the  jobber  to  make  what 
perquisites  he  can,  or  buy  goods  that  have 
been  re-handled  and,  for  ought  he  knows, 
adulterated.  As  a  guarantee  of  pu  e  and 
genuine  goods  there  is  nothing  like  original 
packages,  and  I  for  one  believe  that  retail- 
ers will  prefer  them  to  those  refilled  in  Can- 
ada. 

"  Leakage  "  and  "  Shortage  "  are  mere 
"bogies"  raised  to  stimulate  the  tank 
trade.  Complaints,  even  from  men  who  are 
careful  in  checking  measures,  are  infrequent, 
and  are  generally  met  literally  by  jobbers, 
who  I  know  are  also  very  particular  in  ship- 
ping— sending  only  good,  sound  barrels 

In  closing  I  woulf  point  out  what  some 
readers  may  have  failed  to  notice  the  eiror 
in  deducting  the  tare  in  your  example — 450 
less  75  equals  375 — not  350  as  you  have  it  ; 
a  difference  of  2.99  gallons. 

I  would  like  to  see  the  trade  take  up  this 
question  so  that  we  may  get  an  idea  of  their 
preference  for  the  old  or  the  suggested  sys- 
tem. Perhaps  you  might  get  the  Patrons  of 
Industry  to  bring  it  up  in  our  Legislature 
and  so  take  it  out  of  our  hands  entirely. 

Toronto,  Nov.  7th.  Hammer 

P.  S. — To  test  the  accuracy  of  the  state- 
ment that  barrels  do  not  hold  what  they 
should,  I  have  just  seen  three  barrels — taken 
at  random  from  a  lar^e  stock — weighed  and 
allowing  a  tare  of  70  lbs  ,  which  is  quite 
large,  there  is  not  a  gallon  shortage  on  the 
lot.  One  barrel  in  fact  held,  by  weight, 
nearly  half  a  gallon  more  than  the  gauge 
called  for.  H. 

["  Hammer's  "  letter  does  not  weaken  our 
argument  in  favor  of  selling  turpentine  by 
weight.     The  barrels  that  he  saw  weighed 


no  doubt  showed  the  result  he  cites,  but  it 
must  be  remembered  that  this  is  not  the 
summer  time.  It  is  in  the  summer  that  the 
barrels  of  turpentine  are  the  most  susceptible 
to  leakage,  and  any  dealer  will  tell  you  they 
do  leak  during  the  hot  weather.  But  granted 
that  barrels  of  turpentine  always  contain  the 
registered  quantity,  that  is  no  argument  why 
they  should  not  be  sold  by  weight.  As  wi  1 
be  noticed  elsewhere,  in  parts  of  the  West-  r 
ern  States  and  in  Europe  turpentine  is  sold 
by  weight,  and  that  in  the  Eastern  States  an 
agitation  has  been  started  with  this  end  in 
view.  Then  "  Hammer  "  is  altogether  as- 
tray when  he  intimates  that  the  tank  import- 
ers inspired  the  article  which  he  criticises  — 
Ed.  Hardware.] 


U.  S.  TARIFF  AND  QUEBEC  LUMBER 

A  DESPATCH  from  Washington  to 
the  N.  Y.  Journal  of  Comme  ce 
reads  : 

"  Sine  the  Treasury  Department  issued 
the  circular  declaring  lumber  from  Canada 
free,  as  from  a  country  which  placed  no  tax 
on  lumber  imported  or  exported  from  the 
United  States,  it  has  been  informally  ascer- 
tained that  the  Province  of  Quebec  availed 
itself  of  its  right  under  the  Dominion  law  to 
levy  a  discriminating  stumpage  tax,  and  that 
hence  lumber  imported  into  this  countryfrom 
that  province  would  be  dutiable  at  the  Mc- 
Kinley  rates.  The  Treasury  immediately 
set  about  to  get  the  official  information  as  to 
the  facts,  but  the  Quebec  authorities  learn- 
ing of  the  contemplated  action  issued  a  de- 
cree revoking  the  stumpage  dues,  and  hence 
securing  for  their  lumber  free  entry  into  this 
country. 

"  The  question  arose  however,  in  this 
connection,  whether  the  lumber  imported 
from  Quebec  into  the  United  States  between 
the  passage  of  the  new  Tariff  Act  and  the 
repeal  of  the  Quebec  stumpage  dues  should 
not  nowbe  re-assessed  at  the McKinley  rates 
of  duty,  according  to  the  law. 

"  By  statute  the  Treasury  has  one  year  in 
which  to  correct  assessments  without  an  ap- 
peal to  the  courts,  and  as  a  matter  of  strict 
law  the  higher  rates  of  duties  ought  to  be 
assessed  and  the  difference  collected  from 
importers.  It  is  understood,  however,  that 
the  Treasury  Department,  in  view  of  the 
prompt  action  of  the  Quebec  authorities,  has 
decided  to  waive  its  right  to  the  higher  duty. 

"  As  matters  now  stand,  all  Canadian  lum- 
ber of  the  kinds  specified  in  the  free  list  can 
now  come  into  this  country  free,  no  other 
stumpage  dues  being  imposed,  so  far  as  the 
Treasury  officials  are  aware." 


English  advices  intimate  that  the  final 
liquidation  of  the  great  Baring  estate  will 
shortly  take  place.  The  liabilities,  which 
were  origina'ly  over  $100,000,000,  have  been 
reduced  to  a  littie  over  $12,000,000.  It  is 
expected  that  a  large  surplus  will  be  secured 
ultimately. 


HARDWARE 


HONEST  STEALINGS. 

THIS  phrase,  if  a  paradox  from  the 
standpoints  of  the  law  and  the  gospel, 
is  not  so  in  the  accommodating  flexi- 
bility of  modern  speech  and  conscience. 
There  are  dividing  lines  even  among  thieves. 
They  grade  up  from  the  nude  and  unwashed 
article  to  the  exquisite  apex  where  they  are 
mixed  up  with  rainbows  and  angels'  wings. 
The  plain,  original  and  unlaundried  article, 
like  a  black  sheep  in  a  flock  of  Southdowns, 
is  generally  under  some  sort  of  supervision, 
and  sooner  or  later  rubs  his  nose  against  the 
cold  iron  of  a  prison  cell  or  becomes  the 
guest  of  a  penitentiary  cook.  It  is  also  true 
that  the  more  refined  and  well-behaved  art- 
icle, dainty,  delicate  and  glorious  in  collars 
and  cuffs,  sometimes  exposes  his  cloven  foot, 
and  finds  a  stool  for  the  same  where  repent- 
ance wears  a  striped  suit  but  carries  no  key 
for  a  prison  door.  The  accommodations  for 
these  gentlemen,  we  regret  to  say,  are  gradu- 
ally becoming  insufficient,  but  what  would 
they  be  in  straitness  of  space  and  limits  of 
accommodation  if  all  who  ought  to  be  there 
were  gathered  in  from  the  outside.  What  a 
procession  it  would  be,  and  how  it  would 
shame  the  few  who  found  their  way  into 
Noah's  art. 

How  many  office  chairs  would  be  empty, 
and  what  vacancies  there  would  be  in  our 
courts  and  legislatures,  our  boards  of  trade, 
our  police  platoons  and  even  in  our  church 
pews.  How  many  a  mill  would  be  silent 
and  Congressman  dumb;  dealers  in  real 
estate  and  managers  of  poor-houses,  chari- 
ties and  strikes — how  few  and  lean  would 
the  members  of  this  great  army  be  if  the 
roll  was  called  and  the  sheep  separated 
from  the  goats.  If  every  brick  was  paid  for 
with  honest  money,  how  small  some  of  our 
houses  would  be,  and  if  so-called  honest 
stealings  were  withdrawn  from  banks  and 
safe  deposits,  what  a  skeleton  would  be 
made  of  the  golden  calf. 

In  our  state  and  municipal  departments 
it  is  no  secret,  and  nobody's  hair  gets  grey 
in  thinking  of  the  matter,  that  in  an  alarm- 
ing number  of  instances  official  salaries  do 
not  represent  income.  There  are  more 
chickens  than  eggs,  and  the  milk  ladled  into 
private  pans  is  a  drain  on  more  than  one 
cow.  This  is  true  from  the  top  to  the  bot- 
tom, from  lobbying  a  bill  to  closing  a  con- 
tract for  a  sewer  or  demanding  fees  from 
an  impecunious  washerwoman.  We  have 
got  so  familiar  with  this  process  of  being 
skinned  that  the  operation  is  painless,  and 
the  man  who  secures  the  hide  has  but  one 
regret  -that  there  is  not  more  of  it.  It  is 
plain,  whether  we  like  the  medicine  or  not, 
that  if  corruption  and  venality  in  public  offi- 
ces are  accepted  as  a  perquisite  of  patriot- 
ism, and  mercenary  motives  are  the  royal 
stairway  to  the  highest  duties  and  dignities 
of  the  nation,  is  it  not  more  than  likely  that 
the  vice  of  Judas  will  sooner  or  later  repent 


of  its  sins  in  a  hempen   necktie  with  which 
that  person  closed  his  biography. 

It  is  true  that  a  tree  is  known  by  its  fruit, 
and  a  stringent  persimmon  can  never  be  a 
libel  on  an  apple  tree,  but  if  there  was  not 
something  wrong  at  the  bottom  there  would 
be  very  little  of  it  at  the  top.  Our  public 
men  are  products  and  not  a  me'amorphosis, 
and  if  we  will  be  sufficiently  candid  and 
courageous  to  wipe  our  eye-glasses  we  will 
confess  that  from  trading  a  horse  to  getting 
a  municipal  charter,  our  consciences  trouble 
us  but  little.  As  a  consequence,  who  loses 
breath  or  asks  for  ammonia  or  soda  water 
when  men  who  have  been  in  public  office 
for  three  years  come  out  of  the  gold  dust 
with  enough  of  the  metal  to  cover  the  wants 
of  three  score  ?  How  is  it  that  in  strikes  we 
have  one  set  of  men  eating  cake  and  veni- 
son and  another  set  seeking  a  meal  and 
finding  it  not,  on  the  spareribs  of  a  red  her- 
ring ?  How  is  it  that  some  men  who  could 
not  pay  for  the'r  shoes,  come  out  of  a  pro- 
tracted struggle  with  a  home  of  their  own,  a 
brass  plate  on  the  door,  and  a  sleek  horse 
in  the  back  lot  ?  How  is  it  that  of  a  barrel 
of  money  collected,  what  is  left  below  the 
third  hoop  is  accounted  for,  and  the  rest  is 
swallowed  up  in  expenses?  What  a  fat- 
producing  compound  are  honest  stealings  ! 
Where  should  we  be  without  them,  and 
what  will  be  our  fate  if  the  caterpillar  out- 
lives the  cabbage  ? — Fred  Woodrow,  in 
Age  of  Steel. 


A  WONDERFUL  RECORD. 

The  annual  report  of  Geo.  W.  Melvil!e, 
chief  of  the  Bureau  of  Steam  Engineering, 
U.S.N.,  contains  the  following  statement, 
which  bears  evidence,  in  the  opinion  of 
Metal  Worker,  of  the  truly  wonderful  work 
done  by  this  department  : 

In  all  its  designs  for  machinery,  whether 
for  a  tug,  a  battle  ship  or  a  cruiser,  the 
bureau  has,  in  spite  of  much  adverse  criti- 
cism, insisted  on  a  fair  proportion  of  weight 
for  power,  especially  in  the  boilers;  as  a 
consequence  the  departmenthas  been  spared 
the  annoyance  of  failures  on  trial  trips;  and, 
without  exception,  all  machinery  built  from 
its  designs  has  done  all,  and  more  than  all, 
that  was  required  of  it  on  the  first  trial,  and 
without  distress,  accident  or  injury  of  any 
kind.  Such  a  record  is  unique,  and  when 
the  high  powers  and  unprecedented  speeds 
of  some  of  the  vessels  are  considered,  it  is 
one  to  be  justly  proud  of. 

In  the  opinion  of  the  bureau,  much  of  this 
success  is  due  to  its  uniform  practice  of 
allowing  ample  power  for  the  speed  required 
with  a  given  displacement,  as  determined 
from  the  carefully  observed  performances  of 
simi'ar  vessels,  and  to  having  every  design, 
before  final  adoption,  carefully  scrutinized  by 
an  engineer  officer  who  has  performed  ser- 
vice at  sea  in  charge  of  machinery,  this  be- 
ing the  only  way  in  which  much  of  the  in- 
formation absolutely  essential  to  the  success- 
ful designing  engineer  can  be  obtained. 


A  HINT  TO  BOARDS  OF  TRADE. 

THE  Truro  Board  of  Trade  has  an  im- 
portant feature  that  might  be  adopted 
by  many  other  similar  organizations.  . 
The  board  was  organized  in  1889,  with  30 
members  through  the  efforts  of  the  present 
secretary,  G.  A.  Hall,  of  the  retail  dry  goods 
house  of  f.  H.  Crosscup  &  Co.  It  was  found 
difficult  to  hold  the  members,  though  the 
assessment  was  only  $3  a  year.  Many  of 
them  were  anxious  to  have  reports  on  and 
lists  of  delinquent  debtors.  At  first  it  was 
arranged  that  they  should  be  sent  to  the 
secretary  by  each  member.  Some  reported, 
but  others  who  were  always  ready  to  have  a 
look  at  their  neighbors'  lists,  did  not  furnish 
any  themselves,  which  is  always  the  rule  in 
a  case  of  this  kind,  and  the  scheme  did  not 
work.  Mr.  Hall  then  made  an  arrangement 
with  the  County  Registrar  to  supply  a  weekly 
list  of  mortgages,  sales,  judgments,  etc., 
for  $150  a  year.  He  also  arranged  for  reports 
of  judgments  for  small  amounts  by  local 
magistrates.  These  were  printed  and  sent  free 
to  members  every  week  marked  "  confiden- 
tial." And  the  scheme  has  been  so  success- 
ful that  the  membership  has  increased  over 
the  100.  All  the  members  consider  it  a  most 
profitable  investment.  The  list  has  had  a 
moral  effect  on  slow  paying  customers  that 
cannot  be  estimated.  They  now  go  to  a 
merchant  who  threatens  to  sue  them  and 
pray  him  not  to  do  so,  as  their  name  would 
appear  on  the  list.  The  secretary  mentions 
one  man  who  saved  $200  by  a  timely  hint  in 
their  weekly  report  of  a  customer  who  had 
given  a  bill  of  sale.  Other  creditors  who 
were  not  so  informed  got  nothing. 

The  board  is  now  grappling  with  the 
assessment  question.  Before  their  organiz- 
ation the  city  council  paid  no  heed  to  re- 
presentations of  business  men.  Now  they 
recognize  them  as  a  powerful  factor,  and 
have  asked  that  a  committee  be  appointed 
to  confer  with  the  council. 

The  board  is  wisely  moving  for  the  ex- 
emption ot  stocks  in  merchants'  hands.  At 
present  a  man  who  has  an  average  stock  of 
$12,000  may  be  assessed  for  $5,000,  or  vice 
versa. 

Nearly  all  the  business  men  in  the  town 
are  now  in  the  board. 

Works:  St.  Helens,  England 
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HINTS  FOR  YOUNG  MEN. 

IT  was  a  saying  of  Lord  Brougham,  "Try 
to  know  something  about  everything, 
and  everything  about  something."  It 
was  rather  bitterly  personal  for  Daniel  O'- 
Connel  to  remark,  "  If  Brougham  knew  a 
little  law,  he  would  know  a  little  of  every- 
thing." 

This  universal  knowledge  should  not  be 
at  the  expense  of  a  man's  specialty  in  life, 
but  having  learned  "  everything  he  can  about 
something,"  it  is  wise  to  pick  up  all  the  other 
information  he  can  as  he  goes  along  ;  but  to 
have  it  available  he  needs  to  have  it  "  in 
hand."  Knowledge  stowed  away  like  stores 
in  a  garret  may  be  found  when  wanted  and 
may  not — more  often  the  latter  ;  but  knowl- 
edge arranged  in  the  mind,  like  articles  in  a 
well  ordered  cabinet,  is  available  when  called 
for.  The  ready  man  receives  credit  and  con- 
sideration for  all  he  knows,  and  much  that 
he  is  supposed  to  know,  while  the  profound 
scholar,  who  will  not  advance  an  opinion 
until  he  has  thought  over  and  studied  up  his 
subject  is  commonly  considered  "wellenough 
for  a  philosopher,"  but  of  little  use  in  every 
day  life. 

It  is  not  enough  to  know  anything.  It  is 
also  important  to  be  able  to  tell  it  well.  We 
mentally  shiver  when  some  people  begin  to 
explain  to  us  a  process,  or  tell  us  a  story. 
We  know  what  an  amount  of  irrelevant 
matter  must  come  in,  and  how  tedious  the 
process  will  be,  and  how  little  we  shall 
know  about  it  when  all  is  said. 

There  was  a  young  student  who,  when 
some  trouble  took  place  in  college,  sat  down 
and  cast  the  story  into  the  most  concise 
shape  he  could,  so  he  need  not  waste  time 
or  words  when  asked  about  it.  The  same 
peculiarity  has  marked  his  course  through 
twenty  years  of  professional  life.  His  state- 
ments have  always  been  clear  and  sharply 
cut,  and  exactly  to  the  point.  He  is  a  man 
who  has  always  commanded  great  respect 
in  the  community  and  among  other  profes- 
sional men,  and  all  the  credit  for  knowledge 
to  which  he  was  fairly  entitled  with  perhaps 
a  little  additional  thrown  in  for  good 
measure. 

It  is  an  excellent  thing  to  be  able  to  "  do 
well,"  but  it  is  also  of  a  good  deal  of  value 
to  be  able  to  "  say  well  "  at  the  right  time. 
General  Grant's  speeches  when  abroad  were 
not  very  long,  as  we  all  recollect,  nor  very 
remarkable  or  profound,  but  they  hit  the 
nail  on  the  head  every  time,  and  were  re- 
ceived with  intense  enthusiasm  and  uni- 
versal applause. 

Not  many  of  us  will  ever  have  occasion 
to  be  speech-makers,  probably,  but  every 
day  we  have  a  chance  to  use  our  general 
informations  for  the  benefit  of  some  one. 
We  all  have  grateful  recollec.ions  of  some 
who  have  helped  us  greatly  by  timely  sug- 
gestions, and  often  they  were  people  in  very 
humble  walks  of  life.  But  we  always  re- 
member them  with  a  certain  respect  because 


of  that  reidy  information.  Anything  that 
will  make  him  useful  and  respected  is  well 
worthy  a  young  man's  careful  cultivation. 


CONSUMPTION   OF   COPPER. 

The  statistics  that  have  been  published 
from  official  Government  returns  indicate 
that  the  consumption  of  copper  at  home  has 
been  on  an  enormous  scale,  and  we  under- 
stand that  there  is  a  great  increase  in  the 
consumption  of  copper  on  the  Continent, 
particularly  in  Germany.  Doubtless  much 
of  the  increased  quantity  that  is  now  going 
into  consumption  is  used  for  military  pur- 
poses, immense  orders  having  beengiven  for 
ammunition  in  which  copper  comes  in. 
There  are  also  electric  light  and  telegraph 
and  telephone  requirements  to  be  taken  into 
consideration.  One  of  the  features  of  the 
statistics  is  that  while  the  imports  reckoned 
as  metal  for  the  nine  months  have  only  been 
about  1,000  tons  more  in  1894  than  in  1893  ; 
the  exports  figure  as  40,000  tons  against 
56,000.  The  small  effect  of  the  decreased 
exports  of  stocks  indicates  how  great  the 
home  consumption  has  been  ;  in  fact,  it 
may  be  said  that  the  difference  represents 
the  increase  in  home  consumption.  There 
apparently  is  nothing  to  be  feared  with  re- 
gard to  the  copper  market  ;  it  can  take  care 
of  itself,  especially  as  we  understand  that 
the  negotiations  with  the  American  com- 
panies are  making  satisfactory  progress. 
Those  in  a  position  to  be  well  informed  hope 
now  that  an  arrangement  will  be  arrived  at. 
—The  Statist. 


TO  STOP  A  RUNAWAY  HORSE. 

Scarcely  a  week  passes  in  any  year  that 
human  lives  are  not  jeopardized  by  horses 
taking  flight  and  running  away,  says  an  ex- 
change. The  man  who  can  devise  some 
means  which  will  surely  prevent  this  will  be 
a  great  public  benefactor.  Some  one  who 
professes  to  know  states  that  runaway  acci- 
dents seldom  occur  in  Russia.  The  means 
used  in  preventing  them  is  very  simple. 

It  is  asserted  that  in  Russia  a  horse  that 
is  addicted  to  the  habit  of  running  away  has 
a  thin  cord  with  a  running  noose  around  his 
neck  at  the  neck-strap,  and  the  end  is  tied 
to  the  dashboard. 

"  At  Rome,"  says  the  infotmant,  "I  saw 
in  the  Corso  a  phaeton  with  two  spirited 
horses  bolt.  They  were  driven  by  a  lady, 
and  I  expected  to  see  instant  destruction. 
But  the  lady  cooly  grasped  a  thin  cord  and 
within  thirty  yards  the  horses  came  to  a 
full  stop.  I  afterward  met  the  lady  at  Nice, 
and  expressed  surprise  at  the  skill  with 
which  she  stopped  the  runaways. 

She  treated  it  as  a  trifle,  and  told  me  ac- 
cidents from  runaway  horses  are  unknown 
in  Russia,  as  no  one  but  a  lunatic  would 
drive  without  the  cord.  When  a  horse  bolts 
he  always  takes  the  bit  in  his  teeth  and  the 
skill  of  the  driver  is  useless.  The  moment 
the  pressure  comes  on  the  windpipe  the 
horse  knows  he  has  met  his  master. 


FLAX  GROWING    IN  MANITOBA. 

THE  good  price  which  farmers  are  re- 
ceiving for  flaxseed  this  year,  should 
draw  attention  to  this  crop  as  one 
which  might  find  greater  favor  with  Mani- 
toba farmers.  With  the  prevailing  low 
price  for  wheat,  it  is  necessary  to  make  the 
best  use  of  any  other  opening  for  the  profit- 
able cultivation  of  other  crops.  Flax  is  a 
crop  which  is  well  adapted  to  Manitoba.  It 
is  an  excellent  crop  for  subduing  new  land. 
About  all  the  flax  grown  in  the  United  States 
is  produced  in  districts  where  conditions  are 
somewhat  similar  to  Manitoba.  The  pro- 
duction of  flax  in  trat  country  is  confined 
to  the  newer  north  western  prairie  states, 
where  new  land  is  being  brought  under  culti- 
vation. In  the  older  middle  and  eastern 
states  flax  is  not  grown.  The  rich  virgin 
prairie  soil  of  Manitoba  is  therefore  just  the 
thing  for  flax.  Another  advantage  with  flax, 
which  should  bring  it  in  favor  in  Manitoba, 
where  our  summer  season  is  short,  is  its 
early  ripening  habit.  It  can  be  safely  sown 
after  it  is  too  late  in  the  spring  to  sow  wheat, 
and  it  therefore  does  not  conflict  with  the 
wheat  crop. 

The  price  of  flax  seed  this  year  is  higher 
than  usual,  owing  to  the  light  crop  in  the 
United  States,  where  the  crop  suffered  from 
drought.  In  Minnesota,  Iowa,  and  South 
Dakota,  the  three  principal  flax  States,  the 
production  is  estimated  to  be  from  10  to  30 
per  cent,  under  an  average,  according  to  dis- 
trict, or  an  average  decrease  of  20  per  cent. 
Flax  is  also  grown  to  some  extent  in  Kansas 
and  Nebraska,  but  the  production  in  these 
states  does  not  cut  much  of  a  figure  in  the 
totals.  The  total  crop  of  the  five  states 
named  is  estimated  at  8,500,000  bushels. 
The  price  shows  about  the  same  proportion- 
ate appreciation  as  the  decrease  in  produc- 
tion, prices  being  about  20  to  30  per  cent, 
higher  than  last  year.  The  price  at  Chicago 
reached  $1.50  per  bushel  of  58  pounds  re- 
cently. There  is  a  duty  of  20  cents  per 
bushel  on  flax  going  into  the  United  States, 
but  with  the  high  prices  ruling  this  year  a 
profitable  price  can  be  paid  to  producers 
here  to  export  to  the  republic.  In  addition 
to  the  demand  from  home  crushers,  parties 
have  been  buying  in  Manitoba  this  season 
to  ship  to  the  States,  and  farmers  here  have 
been  paid  as  high  as  $1.10  per  bushel  for 
their  seed.  The  market  opened  at  90  cents, 
but  soon  advanced  to  $1,  and  ranged  from 
$1  to  $1.10.  The  home  buyers  of  seed  are 
the  Winnipeg  mill  and  an  Ontario  crusher. 

Nearly  all  the  flaxseed  produced  in  Mani- 
toba is  grown  in  the  district  south  of  Morris 
to  the  international  boundary  and  east  of 
the  town  of  Morden  to  the  Red  River.  This 
is  the  district  settled  principally  by  the 
Russian  Mennonites,  who  are  the  chief  grow- 
ers of  flax  in  Manitoba.  With  the  low  price 
of  whea',  evidently  a  considerable  extension 
of  the  flax  crop  in  this  province  would  prove 
an  advantage  to  the  farmers.  — Commercial, 
Winnipeg. 
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WHAT   FIGURES   REVEAL. 

The  work  accomplished  by  modern  enter- 
prise in  respect  of  rapidity  and  magnitude 
can  only  be  fairly  estimated  by  comparison, 
says  Age  of  Steel.  This  is  an  age  of  bigness  in 
all  things  excepting  the  average  biped,  who, 
if  wiser  than  Adam  is  equally  as  much  a  fool, 
and  if  more  widely  known  than  Methuselah 
is  nowhere  with  that  ancient  gentleman  in 
the  matter  of  birthdays.  Still,  we  undertake 
many  huge  jobs  and  manage  to  complete 
them.  The  great  pyramid  of  Egypt  is  a 
stupendons  monument  of  enterprise  and 
labor.  The  labor  expended  was,  it  is  said, 
equivalent  to  lifting  15,763,000,000  cubic 
feet  of  stone  one  foot  high.  Several  hundred 
thousand  men  were  employed  in  this  work 
for  twenty  years.  In  a  calculation  made  by 
Robert  Stephenson  on  the  labor  expended 
on  the  London  and  Birmingham  Railway, 
25,000,000,000  cubic  feet  of  material  was 
lifted  one  foot  high  by  20,000  men  in  less 
than  five  years.  In  figuring  on  the  coal 
used  and  the  distance  traveled  by  the  Cunard 
line  of  steamships  alone  annually,  the  am- 
ount of  coal  consumed  would  make  a  wall 
four  feet  high  and   one  foot  thick  from  one 


end  of  Great  Britain  to  the  other,  and  the 
miles  covered  by  a  single  year's  voyages  are 
equal  to  five  times  the  distance  between  the 
earth  and  the  moon.  How  large  we  are,  or 
seem  to  be,  on  a  slate. 


PULLMAN'S  MAGNANIMITY. 

It  is  said  that  the  town  of  Pullman  was  not 
really  named  after  Mr.  Pullman  himself.  The 
story  is  that  W.  W.  Beman,  the  architect  of 
the  town,  being  justly  proud  of  his  work, 
came  to  the  proprietor  and  asked  that  it  be 
named  "  Beman."  "  Um'm,"  said  the  mag- 
nate. "  Fact  is,  I  had  thought  of  calling  the 
place  '  Pullman,'  from  the  man  who  built  it 
and  paid  for  it"  "However,"  Mr.  Pullman 
added,  as  he  observed  a  look  of  disappoint- 
ment on  the  architect's  face — "  However, 
I'm  not  particular.  Now,  what  do  you  say 
to  a  compromise  ?  Suppose  we  take  the  first 
syllable  of  my  name, '  Pull,'  and  the  second 
syllable  of  your  name,  '  man.'  There  we 
have  it.  '  Pull,'  '  man  ' — '  Pullman.'  You 
see  that  combines  your  idea  with  mine." 
Mr.  Pullman's  suggestion  prevailed,  and  the 
name,  it  seems,  is  a  compromise. 


WHAT  DOLLAR  BILLS  WEIGH. 

Several  customers  were  chatting  in  a  La- 
fayette avenue,  New  York,  grocery  store  one 
evening  recently,  says  an  exchange,  when 
the  grocer  pointed  to  a  half  barrel  of  small 
beans,  and  asked  how  many  of  them  it  would 
require  to  make  a  bushel. 

Various  estimates  were  offered.  One  man 
recklessly  put  the  number  down  at  50,000, 
which  occasioned  a  laugh  from  all  the  others 
who  had  guessed  a  much  lesser  quantity, 
ranging  all  the  way  from  5,000  to  20,000. 

"Well,  gentlemen,"  remarked  the  grocer, 
"you  are  all  wrong.  There  are  approxi- 
mately 119,000  beans  in  a  bushel." 

No  one  was  inclined  to  believe  him  until 
he  showed  them  that  it  took  60  beans, 
selected  at  random,  to  weigh  half  an  ounce. 
The  rest  of  the  calculatien  was  simple. 

"  Now,  theD,"  said  one  of  the  party,  "since 
we  are  engaged  in  guessing  contests,  how 
many  dollar  bills  would  it  take  to  weigh  as 
much  as  a  silver  dollar  ?" 

One  said  100,  another  said  75,  while  the 
grocer,  who  knew  all  about  beans,  put  the 
figure  at  300. 

"All  wrong,"  remarked  the  man.  "It 
takes  just  22.  This  was  proven  to  be  the 
case  by  experiment. 
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GAS  AND  STOVES. 

THERE  is  a  lot  for  the  average  man, 
particularly  stove  man,  to  learn  about 
gas  and  stoves  that  will  be  profitable. 
Gas  stoves  for  cooking  are  being  used  by  the 
very  rich  and  the  very  poor  ;  by  the  former 
on  account  of  comfort  and  convenience,  and 
by  the  latter  on  account  of  both  of  these  and 
economy.  In  the  tenements  of  New  York 
the  poor  use  gas  stoves,  and  some,  having 
got  beyond  the  hot  plate  stage,  are  using  a 
better  grade  of  stove.  The  fuel  is  not  expen- 
sive, because  the  fire  is  lit  or  out  in  a  second, 
and  consequently  a  dinner  can  be  cooked 
cheaper  than  with  coal  and  without  roasting 
the  family.  The  hot  plate  is  not  to  be  under- 
rated, for  it  is  capable  of  good  service. 

A  bright  woman  uses  a  two-burner  hot 
plate  to  ccok  for  a  family  of  nine  people, 
and,  with  a  mutton  stew  and  three  vegetables, 
she  served  peach  short  cake  as  a  dessert. 
A  Beveridge  cooked  the  stew  and  vegetables, 
and  a  sheet  iron  plate  over  one  burner,  with 
a  tin  pan  turned  over  it  for  an  oven,  baked 
the  short  cake.  Other  women  find  the  hot 
plate  just  as  cheap  and  convenient  as  this 
woman,  whose  gas  bill  for  three  months  for 
cooking  and  lighting  was  about  $10.  She 
ran  a  fire  in  a  coal  range  once  a  week  for 
baking  and  laundry  work,  and  she  calculates 
that  by  using  gas  her  fuel  bill  is  less  than  if 
coal  had  been  used  all  the  time.  This  ac- 
counts for  a  falling  off  in  the  sale  of  small 
coal  ranges  in  summer,  about  which  some  of 
the  dealers  are  growling. 

The  live  stock  and  house-furnishing  goods 
man  has  a  iine  of  gas  stoves  and  the  cook- 
ing utensils  that  are  used  with  them.  Some 
of  the  big  stove  makers  are  using  a  gas 
stove  in  their  kitchens,  though  they  could 
have  the  best  and  handsomest  coal  range 
made  if  they  wanted  it.  It  would  not  be 
strange  to  see  a  number  of  stove  foundries 
with  a  line  of  gas  stoves  in  their  catalogues 
next  year,  lor  many  of  them  sell  less  of  their 
small  goods  and  have  got  to  melt  less  iron  or 
fill  in  with  something  else.  This  is  the  time 
of  the  year  for  heating  sioves  and  with  gas 
radiators,  gas  logs,  gas  Franklins  and  other 
styles  of  gas  heaters  the  trade  in  coal  stoves 
is  likely  to  suffer  some.  A  gas  stove  cannot 
be  beaten  for  heating  an  office,  a  bedroom, 
or  any  room  where  the  fire  is  not  in  constant 
use.  Coal  is  cheaper  than  gas  to  run  con- 
tinuously or  even  for  short  periods,  but  it  re- 
quires more  attention,  more  labor,  and  makes 
a  lot  of  dirt,  which  the  modern  up  to  date 
folks  will  not  stand. 

Some  say  a  gas  stove  with  no  flue  connec- 
tions pollutes,  vitiates  and  does  other  things 
to  the  air  in  a  room  that  are  a  disadvantage; 
still  they  are  u;ed  and  in  large  numbers,  and 
more  are  going  to  be  used,  which  pleases 
the  seller.  They  can  be  had  with  a  chim- 
ney connection  if  wanted,  and  the  quantity 
of  heat  lost  is  not  as  great  as  with  other 
methods  of  heating  that  also  afford  ventila- 
tion. It  is  said  they  dry  the  air  in  an  apart- 


ment, and  artificial  moisture  is  necessary, 
while  others  hoot  at  this  idea  and  say  the 
combustion  of  gas  liberates  enough  mois- 
ture to  saturate  the  air.  Be  this  as  it  may, 
some  highly  esteemed  gas  experts  say  that 
an  urn  filled  with  water  can  be  used  with  a 
gas  stove  with  comfort.  Some  people  have 
found  an  urn  of  water  to  be  an  advantage 
on  a  coal  stove  and  have  been  laughed  at  by 
others. 

Hot  air  furnaces  and  hot  water  apparatus 
adapted  for  the  use  of  gas  only  as  a  fuel  are 
being  strongly  pushed  this  year  and  show 
the  disposition  to  avoid  the  labor  and  dirt 
that  attend  the  use  of  coal  as  fuel.  The 
buyers  have  not  demurred  at  a  probable  in- 
creased cost  of  heating  where  the  comfort 
and  convenience  can  be  afforded.  It  has 
been  said  that  gas  had  seen  its  day  when 
electricity  commenced  to  attract  attention, 
but  it  would  seem  that  the  "'possum"  was 
only  asleep,  and  it  is  now  making  a  run  on 
the  coal  stove  business  that  will  make  the 
foundrymen  and  retailers  look  around  later 
to  see  what  hit  them  if  they  haven't  got  an 
eye  open  now. — "  Atmosphere,"  in  Metal 
Worker. 


MONEY  VALUE  OF  A  SMILE. 

THE  virtual  scepticism  that  is  ingrained 
in  most  of  our  natures,  remarks  Am- 
erican Artizan,  is  certainly  a  bar  to 
our  making  the  most  of  our  opportunities. 
We  inherit  ideas  and  prejudices,  and  most 
of  us  become  mere  creatures  of  our  sur- 
roundings. We  learn  a  business,  say.  None 
of  us  will  readily  admit  if,  but  yet  our  choice 
of  an  employer,  in  the  first  place,  is  apt  to 
influence  us  greatly,  more  than  we  suppose. 
We  learn  his  business  methods,  and  unless 
we  are  enlightened  and  progressive  we  cling 
to  them  tighter  and  tighter  as  time  goes  on, 
and  cannot  be  convinced  that  the  success  of 
our  competitors  may  largely  arise  from  the 
pursuit  of  business  tactics  diametrically  op- 
posed to  our  own.  In  this  day  and  genera- 
tion it  seems  that  the  profitableness  of  ad- 
vertising of  and  politeness  would  be  self-evi- 
dent. Yet  the  percentage  of  advertisers  is 
not  nearly  as  large  as  one  would  suppose, 
and  the  gruff  and  grumbly  merchant  is  de- 
cidedly in  evidence.  We  have  headed  this 
article  the  "  Money  Value  of  a  Smile,"  and 
if  we  could  show  just  ho.v  much  money, 
down  to  millionths  of  a  mill,  a  smile  is  worth 
to  merchants  in  the  various  branches  of 
trade,  we  do  not  doubt  that  the  race  of  surly 
business  men  and  snappish  clerks  would 
shortly  be:ome  as  extinct  as  the  great  auks 
or  the  dodos  are  to-day.  This  is,  however, 
an  impossibility.  We  all  know  that  polite- 
ness pays,  and  that  the  genial  merchant  is 
the  one  that  gets  the  trade  ;  but  as  we  can- 
not mathematically  estimate  the  exact  frac- 
tion of  his  trade  that  would  go  to  his  com- 
petitor if  he  was  equally  ungracious,  and 
consequently  the  exact  monetary  value  of 
politeness,  this  ingrained   scepticism  we  are 


talking  about  causes  men  to  underrate  its 
efficacy,  and  hence  we  find  the  business 
world  as  it  is  to-day.  We  are  all  human, 
and  polite  attentions  are  grateful  to  us  all, 
big  or  little,  young  and  old,  successful  and 
bankrupt.  Mrs.  Bullion  likes  to  be  treated 
deferentially  when  she  comes  in  to  buy  an 
elegant  parlor  heater,  elaborately  ornament- 
ed,and  so  does  her  washerwoman,  who  steps 
in  to  buy  a  maiked-down  tin  pan.  There  ' 
was  once  a  time,  when  this  country  was 
thinly  settled,  that  merchants  might  do 
about  as  they  pleased  in  the  matter  of  oblig- 
ing or  offending  customers,  but  in  these 
days  of  intense  competition  the  merchant 
who  waits  for  the  public  to  find  out  his  worth 
is  the  modern  Horatian  lustic  waiting  for 
the  stream  to  flow  by.  The  public  must  be 
drawn,  almost  pulled  into  your  store,  not  by 
physical  force,  but  by  publicity,  courtesy, 
prices  and  superior  business  methods,  and 
courtesy  is  not  the  least  of  these,  either. 


SYSTEM  IN  THE  SHOP. 

"System"  is  of  prime  necessity  in  the 
successful  conduct  of  a  business  of  any 
kind,  says  Metal  Worker.  The  absence  of 
it  foredooms  to  ultimate  or  at  any  rate  to 
comparative  failure  the  most  promising  un- 
dertaking. Industry,  skill  and  moral  rec- 
titude will  go  far  to  secure  success,  but  sys- 
tem must  supplement  these  qualities  in  order 
to  insure  it.  A  good  working  system,  then, 
for  any  branch  of  trade — that  of  the  roofer 
and  sheet  metal  worker,  for  example,  is  a 
valuable  and  desirable  acquisition.  It  is 
not,  however,  to  be  secured  except  through 
experience  and  intelligent  observation  ;  but 
where  it  is  so  obtained  and  put  into  practice 
in  a  shop,  the  results  are  bound  to  be  highly 
satisfactory.  In  this  issue  is  printed  a  very 
valuable  article,  by  Ross  F.  Rainey,  entitled 
"  Shop  System  of  Keeping  Track  of  Sheet 
Metal  Jobs,"  to  which  we  would  wish  to 
draw  the  particular  attention  of  our  readers. 
Mr.  Rainey's  system,  the  result  of  practical 
experience,  is  explained  by  him  with  singular 
clearness  and  simplicity.  The  study  of  his 
paper  and  of  the  accompanying  diagrams 
will,  we  feel  sure,  prove  of  benefit  to  others 
in  the  same  line  of  trade  who  have  not  been 
able  to  formulate  a  good  working  system  of 
their  own. 


THE  ONTARIO  TACK  CO. 

Manufacturers  of 
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California  Spice  Trays 


We  make  a  large  line 
of  goods  decorated  in 
this  manner. 


Mail  orders  receive', 
prompt  attention 


Decorated  by  the 
Lithographic  process 
for  which  we  were 

Awarded  Silver  Medal 

At  tlie  Toronto  Exhibition,  Sept.,  i 
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BUSINESSMEN,  PAST  AND  PRESENT 

BETWEEN  mind  and  material  there 
is  a  curious  analogy,  remarks  In- 
dustrial World.  In  two  essentials 
there  has  been  a  remarkable  improvement 
in  matter  as  utilized  by  man.  Machinery 
has  grown  wonderfully  effective  through 
complica  ed  and  ingenious  devices,  and, 
moreover,  the  material  itself,  iron,  has  by 
new  processes,  by  the  addition  of  nickel, 
manganese  or  chromium,  become  stronger, 
tougher,  more  impenetrable. 

And  side  by  side  with  this  material  deve- 
lopment has  grown  a  corresponding  improve- 
ment   in    business  character.     A    business 
mind  of  to-day  can  no  more  be  compared  to 
that  of  a  hundred  years  ago  than  can  the 
steam    engine    or    the     reaping    machine. 
Business   characters   to-day  are  "  Harvey 
ized,"  to  use  the  English  expression,  adopt 
ed  from  our  own  Harvey.     There  is  an  ele 
ment  of  manganese  in  the  new  composition 
which    is    made   necessary  by  the  new  re 
searches  and  new  condit'ons  of  modern  life 
And  also  there  is  a   wider  grasp  of  intellect 
required,   a   mo.e   intricate  ccmbination  ol 
business      relations    to     consider,    making 
essential  a  men  al   capacity  that   compares 
with  the  modern  machine. 

This  constantly  rising  standard  of  busi- 
ness excellence  almost  passes  unnoticed  and 
unperceived.  In  one  respect  the  present 
and  the  past  business  man  are  sometimes 
compared  to  the  disadvantage  ol  the  former, 
and  that  respect  is  in  point  of  integrity. 
The  old  school  is  referred  to  as  one  of  un- 
impeachable honesty,  tho  new  as  one  of 
evasion  and  insincerity.  But  the  compari- 
son is  unjust  to  the  present  generation,  for 
it  considers  only  the  modern  mental  ma- 
chines, which,  like  theirparallels  in  the  realm 
of  matter,  fail  to  do  the  work  intended.  The 
old  time  sickle  was  necessarily  honest,  and 
so  was  the  old  time  business  man  if  he 
would  succeed,  for  circumstances  made  him 
so.  The  modern  reaper  may  be  a  failure. 
It  remains  for  a  trial  to  demonstrate  its 
efficiency.  But  a  reaper  that  does  succeed 
is  infinitely  superior  to  the  primitive  tool 
which  Father  Time  still  carries. 

And  likewise   the  modern  business   man 


who  succeeds  is  vastly"  supetior  in  menul 
training  and  development  to  his  grandfather 
who  was  also  successful.  Integrity  is  still 
an  essential  element,  integrity  strengthened 
by  nickel  or  manganese,  integrity  fashioned 
into  the  deft  purposes  of  the  intricate  loom. 
The  world  owes  much  to  its  modern  ma- 
chine ;  it  owes  as  much,  or  more,  to  its 
modern  business  character. 

A  ROOFING  NOVELTY. 

Zinc  sheets  for  roofing,  according  to  an 
exchange,  have  been  used  on  a  new  public 
school  building  at  Webb  City,  Mo.,  in'  the 
centre  of  the  zinc  mining  district.  The  time 
since  they  were  placed  in  position  has  been 
too  short  to  enable  the  giving  of  a  satisfac- 
tory judgment  regarding  their  worth  as  a 
roofing  material,  but  there  is  no  reason  for 
believing  that  they  will  not  most  admirably 
fill  their  purpose.  The  first  cost  is  against 
their  introduction,  but  it  is  claimed  that  they 
will  last  for  a  long  time  and  that  they  aie 
easily  laid,  can  be  made  to  conform  to  any 
angle  or  corners,  will  not  crack  or  buckle, 
and  can  be  put  on  and  used  without  a  coat 
of  paint.  The  weight  of  zinc  sheets  would 
be  an  objection  against  their  employment  on 
any  but  the  most  solidly  built  structures,  and 
it  is  doubtful  if  they  ever  come  into  exten- 
sive use,  although  their  introduction  may  be 
followed  by  a  good  deal  of  interest  on  the 
part  ot  the  roofing  trade 


BUILDING  BRICKS  MADE  OF  GLASS 

Experiments  with  glass  bricks  for  build- 
ing purposes  were  begun  in  1891  by  M. 
Falconnier,  an  architect  of  Lyons.  These 
bricks,  explains  an  exchange,  are  hollow, 
being  blown  like  ordinary  bottles,  and  are 
given  forms — such  as  cubes,  hexagons,  etc. 
— that  permit  of  ready  laying.  A  bituminous 
cement,  with  a  base  of  ssphalt,  is  used.  The 
bricks  serve  as  double  windows,  giving  pro- 
tection against  both  cold  and  heat  :  are 
good  insulators  of  humidity  and  noise  ;  and 
noise  ;  and  they  lend  themselves  readily  to 
the  decoration  of  buildings  either  by  their 
form  or  their  color.  Many  applications  are 
foreseen.  The  bricks  are  neiter  than  marb'e 


for  meat  markets,  and  are  especially  ad- 
apted for  hospital,  bath  halls,  hothouses,  re- 
frigerating establishments  and  buildings  in 
which  absence  of  windows  would  be  an  ad- 
vantage. A  hot-house  of  glass  bricks  costs 
about  the  same  as  an  ordinary  one,  saves 
fuel  and  resists  hail. 


AMERICAN  AND  OTHER  BELLS. 

Bell  making  is  one  of  the  great  industries 
in  this  country,  says  the  Chicago  Record,  yet 
how  seldom  we  hear  of  it.  Foreign  coun- 
tries recognise  that  our  bells  are  superior  in 
tone  to  any  other  make,  and  even  the  Jap- 
anese are  sending  orders  to  this  country  for 
bells.  The  J  ipanese  have  long  been  regard- 
ed as  famous  bell  makers,  but  they  do  not 
hesitate  to  apply  to  American  manufacturers 
when  they  find  it  to  their  advantage.  There 
is  a  grim  humor  in  the  fact  that  the  fire 
alarm  bells  to  be  used  in  Tokio  have  been 
ordered  of  a  manufacturing  firm  in  Jersey 
City.  The  largest  bell  in  America  is  in  the 
cathedral  of  Montreal,  and  it  weighs  28,000 
pounds.  The  bell  in  the  public  building  at 
Philadelphia  is  to  weigh  between  20,000 
and  25,000  pounds.  There  is  a  bell  at 
Erfurt,  Germany,  cast  in  1479,  and  one  in 
Notre  Dame,  Paris,  cast  in  1680,  each  weigh- 
ing 30,000  pounds.  The  great  Chinese  bell 
at  Pekin  weighs  120,000  pounds,  is  14  feet 
high  and  12  feet  in  diameter.  By  the  way, 
the  Chinese  used  to  make  their  bells  nearly 
square  in  shape.  The  largest  bell  is,  of 
course,  that  in  the  Kremlin  at  Moscow. 
It  is  over  19  feet  in  height  and  measures 
nearly  23  feet  across  the  mouth;  its  thick- 
ness at  the  point  where  the  clapper  would 
strike  is  23  inches.  The  cost  of  manufac- 
turing this  noble  work  of  human  art  is 
$300,000. 


Recent  discoveries  of  gold  near  Shoal 
Lake,  in  the  Riiny  Lake  country,  are  re- 
ported to  be  very  rich.  One  American  syn- 
dicate has  been  offered  $35,000  for  a  half  in- 
terest in  their  claim.  The  Vinning  brothers, 
of  Plantagenet,  Ont.,  have  taken  up  1,000 
acres  of  land,  in  which  there  is  located 
several  exceedingly  rich  claims.  They  are 
organizing  a  company  to  work  the  property. 
Shoal  Lake  is  42  miles  from  Fort  Francis. 
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TRADE    CHAT. 

JS.  LARKE,  Canadian  Commissioner 
to  Australia,  says  the  boot  and  shce 
•  manufacturers  of  Quebec  are  hopeful 
of  doing  a  good  trade  with  Australia. 

The  Brockville  Carriage  Company  have 
received  an  order  for  vehicles  to  be  shipped 
to  Santiago,  Chili. 

Medicine  Hat  samples  of  gold  sent  to 
Ottawa  for  assaying,  by  Mr.  Hargrave,  have 
been  reported  on  as  worth  over  six  een  dol- 
lars an  ounce. 

The  Sultana  gold  mines  at  Rat  Portage 
has  been  sold  to  an  English  syndicate,  of 
which  Gen.  Wilkinson  is  the  head,  for  a 
quarter  of  a  million  dollars. 

J.  A.  Rousseau,  of  Ste.  Anne,  intends  lo 
put  up  a  large  sawmill  on  the  Lower  Laur- 
entian  railway,  near  Riviere  a  Pierre,  to  cut 
deals  for  the  English  market. 

A  Rat  Portage  despatch  says  that  the 
mining  property  known  as  the  Reg.na  lo- 
cation on  Whitefish  Bay,  has  been  sold  to 
to  an  English  syndicate  for  $30,000. 

According  to  the  reports  of  the  English 
trade  journals  there  is  a  conside.able  falling 
off  of  the  shipments  of  hardware  and  cut- 
lery, amounting  in  the  aggregate  to  about  8 
percent. 

Saturday  night  R.  H.  Little's  general  store 
and  post  office,  Lisle,  was  robbed  of  some 
money  and  stamps.  Three  years  ago  the 
store  was  robbed,  the  safe  broken  open  and 
$275  taken. 

Mr.  Skinner,  the  gentleman  who  purchas- 
ed the  electric  light  plant  in  Hespeler,  is  at 
present  in  that  village  and  will  either  have 
the  lamps  lighted  or  will  remove  the  plant, 
poles  and  wires  at  once. 

J.  W.  Baker  has  built  a  large  steam  saw- 
mill at  Lake  Edward,  which  he  intends  to 
run  all  the  year  round,  and  is  now  shipping 
his  produce  daily  to  the  Louise  do:k,  where 
it  is  piled  for  shipment  to  Europe. 

The  largest  engine  ever  manufactered  in 
Canada  for  generating  electricity  was  put  in 
moticn  a  few  days  ago  at  the  power  house 
of  the  Toronto  Railway  Company.  It  cost 
$50,000  and  is  1,200  horse  power. 

The  value  of  the  sawn  lumber  and  fire- 
wood carried  by  the  Lake  St.  John  railway 
last  year  was  more  than  $600,000.  About  30 
per  cent,  of  Quebec's  deal  and  sawn  lumber 
exports  came  to  town  over  this  line. 

A  new  company  has  taken  hold  of  the 
Dominion  Organ  Co.,  of  Bowmanville,  and 
the  ratepayers  of  the  town  have  vo.ed  it  a 
bonus  of  $5,000.  "  The  merchants  are  in 
high  feather  over  the  matter,"  said  a 
traveler  who  has  just  returned  from  Bow- 
manville. 

The  business  men  of  Dundas  and  the 
members  of  the  Board  of  Trade  held  a  meet- 
ing Friday  evening  to  discuss  the  application 
of  the  T.  H.  &  B.  for  aid  from  the  town  in 
trie  shape  of  a  bonus.     The  result  of  the 


discussion  was  the  adoption  of  a  resolution 
asking  the  Council  net  10  negotiate  with  the 
company  at  present,  but  to  appoint  a  com- 
mittee to  confer  with  a  committee  from  the 
Board  of  Trade  on  the  matter. 

Burglars  effected  an  entrance  into  the 
store  of  Eber  Cutter,  Ridgeway,  Sunday 
morning,  by  prying  open  the  tront  door  wi  h 
a  crowbar.  The  combination  lock  to  the 
safe  was  broken  with  a  sledge  hammer,  and 
an  unsuccessful  attempt  was  made  to  drill  a 
hole  in  the  safe.  The  thieves  stole  a  lot  of 
goods. 

A  St.  John,  N.B.,  despatch  says  that  Alex. 
Gibson  has  finished  his  season's  lumber 
operations.  His  shipments  of  deals  aggre- 
gated over  eighty-three  million  feet,  the 
largest  aggregate  for  one  season  in  all  his 
experience.  He  operated  no  less  than  eleven 
saw  mills  besides  his  own  at  Marysville  and 
Blackville. 

Delisle  Bros,  have  established  a  spool 
factory  at  Lake  Bouchette,  on  the  line  of  the 
Lake  St.  John  railway,  where  ihey  manu- 
facture from  the  white  birch  there  abounding 
spools  of  different  s'zes  and  qualities  to 
supply  the  cotton,  thread  and  silk  mills  of 
the  Montreal  district.  They  have  a  demand 
for  all  the  spools  they  can  manufacture. 

An  Ishpeming,  Mich.,  despatch  says  that 
the  railroads  are  running  extra  trains  and 
the  heaviest  forwarding  of  iron  ore  of  the 
season  is  now  going  on.  The  Bessemer  ore 
production  of  the  Lake  Superior  district  will 
be  the  largest  ever  mined,  and  total  produc- 
tion of  ore  for  the  season  will  reach  7,250,- 
000  gross  tons  by  the  close  of  navigation. 

At  a  general  meeting  of  the  Dominion 
Commercial  Travelers'  Mutual  Benefit  So- 
ciety, held  at  the  rooms  of  the  association, 
in  Montreal,  on  Saturday  evening,  the  fol- 
lowing were  nominated  officers  and  trustees 
for  the  ensuing  year  :  Chas.  Gurd,  president; 
G.  O.  Stanton,  vice-president  ;  trustees, 
Fred  Birks,  J.  T.  Dwyer,  E.  H.  Copland, 
F.Hughes,  Robt.  White,  and  Max  Murdock. 
The  above  were  all  elected  by  acclamation. 
The  annual  meeting  was  fixed  for  Friday, 
December  14,  at  8  p.m. 

Mr.  A.  R.  Holdich,  assayer,  states  that  the 
large  smelter  now  practically  completed  at 
Pilot  Bay  on  Kootenay  Lake,  is  intended  to 
work  and  pretty  soon.  In  fact,  as  soon  as 
there  is  enough  ore  in  the  works  and  in 
sight,  the  composition  of  which  has  been 
accurately  determined  so  that  they  are  sure 
of  a  lengthy  run,  the  furnace  (80  tons  capac- 
ity per  day)  will  be  started,  and  kept  run- 
ning. 

Mr.  Garland,  of  Rat  Portage,  one  of  the 
delegates  to  O.tawa,  says  that  175  miles  of 
the  Hudson  Bay  Railway  will  positively  be 
built  next  year,  and  in  the  year  following  the 
road  will  be  extended  to  the  Saskitchewan. 
As  to  the  cash,  Mr.  Girland  says  the  Gov- 
ernment will  give  assistance  by  guarantee- 
ing bonds.  Tne  promoters  have  raised  three 


millions,  and  in  addition  to  this  there  will 
be  the  Manitoba  Government's  mileage 
offer.  Asked  if  there  was  any  suggestion 
made  concerning  Government  control  of 
rate--,  Mr.  Garland  intimated  there  was  not. 

A  Guelph  despatch  says  that  Messrs. 
Woodyatt  and  Torrance,  the  delegates  ap- 
pointed by  the  Board  of  Trade  of  that  city 
to  go  to  Wyandotte,  Mich.,  for  information 
regarding  the  character  and  antecedents  of 
Mr.  Patterson,  who  is  desirous  of  establish- 
ing a  rolling  mill  in  Gue'ph,  have  returned, 
and  it  is  understood  they  report  very  favor- 
ably of  Mr.  Patterson. 

During  the  last  ses  ion  of  Parliament  Mr. 
John  Haggart  promised  to  appoint  a  com- 
mission to  enquire  into  the  question  of 
freight  rates  on  the  Canadian  Pacific  rail- 
way, which  the  people  of  Manitoba  and  the 
North-West  were  agitating  against.  An 
order-in-Council  has  now  been  passed  ap- 
pointing a  departmental  commission  to  take 
evidence  and  enquire  into  the  whole  ques- 
tion, and  report  the  result  to  the  Govern- 
ment. The  commissioners  are :  Messrf. 
Peter  S.  Archibald,  chief  engineer  of  the  In- 
tercolonial railway  ;  Win.  Pierce,  Dominion 
Superintendent  of  Mines,  Calgary,  N.W.T., 
and  Wm.  H.  Allison,  Inspector  of  Home- 
steads, Deloraine,  Man. 

The  report  from  Lake  Superior  that  the 
Calumet  and  Hecla  Company  might  convert 
its  Buffalo  smelting  plant  into  electrol>tic 
works  for  the  treatment  of  western  ores, 
and  mould  transfer  the  smelting  of  Michi- 
gan back  to  the  old  works,  has  just  ihis  for 
a  basis  :  The  company  will  experiment  in  a 
small  way  with  electricity  at  Buffalo,  in 
order  to  determine  the  advantage  of  treat- 
ing low  grade  mineral  by  the  electrolytic 
process.  Otherwise,  smelting  will  be  con- 
tinued as  usual  at  Buffalo  and  at  the  works 
in  Michigan.  The  company  loses  more  or 
less  copper  by  the  present  method  of  re- 
duction, and  wishes  to  be  with  the  times  in 
the  introduction  of  wiseeconornies. — Herald, 
Boston. 

Copies  of  the  specifications  for  two  sec- 
tions of  the  Trent  Canal — No.  1  of  the 
Peterboro'  and  Lakefield  division  and  No.  1 
of  the  Simcoe  and  Balsam  Lake  division — 
have  been  forwarded  to  the  superintending 
engineer's  office  at  Peterboro'.  Section  No. 
1  of  the  Peterboro'  and  Lakefield  division  ex- 
tends from  deep  water  in  the  river  at  Lake- 
field  to  s  ation  190,  a  distance  of  about  19,- 
000  feet  measured  along  the  centre  line  of 
the  canal,  as  laid  out  on  the  ground.  Sec- 
tion No.  1  of  the  Simcoe  and  Balsam  Lake 
division  extends  from  deep  water  in  Balsam 
Lake  to  Station  290,  a  distance  of  about  30,- 
000  feet.  The  contractor  for  this  work  will 
be  required  10  construct  an  e.nbankment  to 
raise  the  water  in  the  east  branch  of  the 
Grass  River  to  the  level  of  Balstm  Lake. 
The  work  also  includes  a  regulating  weir, 
swing  bridge  at  the  Victoria  road,  with 
guard  gate,  high  level  road  bridge  at  about 
Station  159,  and  another  at  Station  220. 
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WIRE  WIRE 


1         *         9        10       11      13     13    14    1ft  16 


Coppered  Steel  Spring  Wire 
Tinned  Mattress  Wire 
Broom  and  Brush  Wire 


Hay  Baling  Wire 

Flat  Wires 

Soft  Coppered  Wires 

We  guarantee  the  quality  of  all  our  Wires. 


The  B.  GREENING  WIRE  CO.,  Ltd. 

Write  for  Catalogue.  HAMILTON,    CANADA 


REGARDING   CYCLE    REPAIRS. 

AVERY  common  accident,  says  a 
writer  in  Hard  wareman,  is  a  "buckled 
wheel."  This  generally  arises  from 
a  collision  or  other  severe  blow,  or  from  a 
violent  twist,  but,  like  many  other  difficul- 
ties, it  will  yield  immediately  to  a  little 
radical  treatment.  If  the  wheel  be  laid  on 
a  flat  surface  (or,  better  still,  on  a  ring  so 
that  the  spokes  and  axle  do  not  touch,  but 
only  the  rim  and  tyre)  and  the  upwardly  di- 
rected bulges  be  pressed  firmly  down,  while 
the  other  parts  are,  if  necessary,  pulled  up- 
wards, the  wheel  will  suddenly  spring  back 
nearly,  or  quite  into  its  true  form.  Quite 
likely  none  of  the  spokes  will  have  been 
broken  by  the  accident,  but  generally  a  few 
require  tightening  ;  the  tyre  also  may  need 
a  little  attention  and  the  wheel  trimming. 
A  rim  that  has  once  buckled  is  always  more 
liable  to  do  so  again,  and  if  the  complaint 
threatens  to  become  chronic  it  is  best  to  re- 
build the  wheel  with  a  new  rim  Though 
the  wheel  is  more  easily  got  at  when  re- 
moved from  the  frame  it  is  not  always  neces- 
sary to  take  it  out,  but  it  may  be  brought 
back  in  shape  by  two  people,  one  standing 
on  each  side  of  the  wheel  and  each  pulling 
at  the  parts  furthest  from  him. 

Bent  cranks  and  handlebars  are  also 
common.  I  have  already  given  directions 
for  bending  and  straightening  tubes  which 
apply  to  the  handlebar,  but  cranks  are 
usually  solid.  Most  cranks  may  be  set  cold, 
so  that  it  is  not  worth  while  heating  them. 
Southard's  patent  cranks  should  never  be 
heated  ;  they  are  made  of  soft  metal,  stiff- 
ened by  twisting  the  cranks  on  their  own 
axes,  and  if  they  are  heated  the  tension  is 
let  down  and  they  return  to  their  soft  state. 
A  twisting  wrench  is  the  most  handy  instru- 
ment for  setting  cranks.  It  is  a  strong 
wrought-iron  bar  about  %  in.  or  y%  in.  di- 
ameter and  about  18  in.  long,  having  two 
short  light  angle  projections  forged  near 
one  end  thus  |  ,  something  like  a  screw- 

wrench  with  the  jaws  opened  far  apart.  A 
little  practice  will  accustom  one  to  the  use 
of  the  instrument.  Sometimes  the  plain  end 
is  flattened  out  a  little   and  provided  with  a 


slot  about  \l/z  in.  long  by  y%  in.  wide  ;  this 
is  useful  for  twisting  the  slotted  part  of  the 
crank  if  it  has  got  off  the  square.  This  size- 
twisting  wrench  may  be  taken  as  a  medium; 
it  is  as  well  to  have  one  smaller  and  one 
larger  also. 

Pedal  pins  often  get  bent  in  a  fall  as  well 
as  the  cranks,  and  they  generally  bend  close 
up  to  the  crank.  This  being  so,  it  is  often 
convenient  to  set  them  while  still  fixed  in 
the  crank.  I  may  here  mention,  for  the 
benefit  of  any  readers  who  have  recently 
commenced  cycling — and  there  is  nothing 
like  being  a  practical  rider  if  you  mean  busi- 
ness—that riding  with  a  bent  crank  or  pedal 
may  be  injurious  to  ankle  or  knee  joint,  and 
that  if  a  pin  is  so  badly  bent  that  the  pedal 
will  not  turn,  the  best  thing  to  do  is  to  take 
off  the  ''revolving"  part  of  the  pedal,  and 
let  the  foot  press  upon  the  bear  pin  until  one 
can  get  it  straightened. 

To  take  off  a  detachable  crank  is  generally 
easy  enough.  The  means  of  detachment  is 
usually  obvious  ;  the  transverse  taper  cotter 
with  lock  nut  is  the  most  common,  but  a  hint 
or  two  may  not  be  thrown  away  on  it.  To 
detach  a  crank  so  fitted  unscrew  the  nut, 
not  so  far  as  to  remove  it,  but  until  its  top  is 
flush  with  the  end  of  the  cotter  ;  turn  this 
end  of  the  cotter  uppermost  and  support  the 
boss  of  the  crank  on  under  side.  The  cotter 
may  then  be  knocked  loose  without  swelling 
the  threaded  part,  and  on  removing  the  nut 
the  cotter  may  be  extracted  and  the  crank 
taken  off  the  axle.  In  replacing  the  cotter 
take  care  to  put  it  in  so  that  the  cranks  are 
in  line  (not  at  an  angle)  with  each  other;  do 
not  attempt  to  tighten  it  by  screwing  the 
nut  down  hard,  it  must  be  driven  in  by  ham- 
mering the  thick  end;  the  nut  is  only  to  pre- 
vent its  drawing  back.  I'  the  crank  be 
"fixed"  by  a  flat  cotter,  as  wheels  are  com- 
monly fixed  in  machinery,  it  is  often  a  big 
job  to  get  it  off.  The  crank  drawer  sold  by 
Biown  Bros,  is  the  proper  instrument ;  if 
this  seems  hardly  equal  to  the  task,  leave  it 
on  over  night  with  a  good  tension  on,  and  a 
little  paraffin  applied  where  it  is  likely  to  do 
most  good  ;  it  will  probably  yield  in  the 
morning.     In  the  absence  of  the  drawer,  an 


iron  bar  should  be  passed  through  the  chain- 
wheel  so  that  one  end  bears  against  the 
back  of  the  crank  as  near  the  head  as  possi- 
ble; the  other  end  projects  out  to  the  other 
side  of  the  machine  and  receives  the  blows 
of  the  hammer.  Another  bar  should  be  held 
against  the  end  of  the  axle,  which  should  be 
smaller  in  diameter,  so  as  not  to  interfere 
with  the  crank  coming  off.  A  block  may  be 
held  lightly  against  the  outer  end  of  the 
crank,  as  the  blows  cannot  be  applied  to  the 
crank  directly  in  line  with  the  axle.  In 
some  cases  it  may  pay  to  warm  and  so  swell 
the  end  of  the  crank,  but  all  balls  and  other 
bearing  parts  should  be  removed  first.  I 
have  heard  of  molten  lead  being  run  round 
the  outside  of  the  boss  to  enlarge  it,  and  it 
might  be  worth  trying  in  ihis  case  ;  ordin- 
ary heating  is  apt  to  swell  the  axle  as  well 
as  the  crank  head,  and  so  no  benefit  is  ob- 
tained. Re  keying  these  cranks  will  show 
the  quality  of  your  cycle  hand.  The  key- 
ways  must  be  perfectly  true  and  free  from  oil; 
the  key  must  be  of  good,  hard  but  tough 
steel,  it  should  fit  the  groove  sideways  so 
that  it  neither  binds  nor  is  loose  ;  there 
should  not  be  too  much  taper  or  the  length 
of  bearing  will  be  too  short,  and  the  head 
should  not  be  burred  in  driving  in  the  key. 


The  past  season  of  the  Richelieu  and 
Ontario  Navigation  Company  has  been  the 
most  successful  in  the  history  of  the  com- 
pany, and  from  present  appearances  it  looks 
as  though  the  Richelieu  and  Ontario  Navi- 
gation Company  will  be  in  a  position  to  de- 
clare a  supplemental  dividend  in  addition  to 
the  three  per  cent,  already  paid  in  ihe  early 
part  of  last  month.  The  special  audit  sheet 
shows  a  surplus  of  $150,000  up  to  Septem- 
ber 30,  and  to  this  more  than  $10,000  has 
been  added  since.  Deducting  the  $40,500 
dividend  already  paid,  the  surplus  on  Oc- 
tober 22  was  $121,561.49.  Reduced  to  a 
percentage,  the  surplus  earnings  already 
show  a  profit  of  1 1  %  per  cent,  on  the  capital 
stock.  Another  satisfactory  feature  of  the 
season  has  been  the  small  number  of  casual- 
ties, and  these  of  minor  importance.  The 
total  loss  through  accidents  will  not  exceed 
2,500. 
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MONTREAL  MARKETS. 

Montreal,  November  9,  1894. 
HARDWARE. 

THE  week  has  developed  a  quieter  feel- 
ing in  general  shelf  hardware,  etc.,  and 
the  volume  of  business  is  not  as  large 
as  it  was  a  week  ago.  What  movement 
there  is,  is  restricted  to  one  or  two  lines, 
which,  however,  continue  to  show  a  noticeable 
degree  of  activity.  These  lines  are  sporting 
goods,  cutlery  and  skates  and  sleigh  bells, 
all  of  which  have  had  a  large  movement. 
Ware  has  been  moving  fairly  well,  and  so 
has  some  lines  of  chain,  but  hinges  which 
have  exhibited  a  well  sustained  activity 
throughout  the  fall  are  much  quieter  than 
they  were.  Values,  with  one  or  two  excep- 
tions, are  steady,  but  these  exceptions  are 
sufficiently  remarkable  to  more  than  make 
up  for  the  steady  feeling  in  -all  the  other 
goods.  The  unsettled  features  are  cut  nails 
and  wire.  There  has  been  further  sub- 
stantial concessions  in  the  former,  and  in 
the  latter  though  the  jobbing  prices  are  nom- 
inall  unchanged  it  is  generally  admitted  that 
goods  are  being  moved  for  less  money  and 
not  in  large  quantities  either.  Payments  are 
still  being  complained  of. 

Wire— There  is  an  unsettled  feeling  in 
wire,  notably  so  in  annealed  wire,  and  though 
values  are  nominally  quoted  the  same  for 
jobbing  business,  goods  have  been  moved 
for  less  money  and  not  in  large  quantities 
either.     Demand,  however,  is  very  slow. 

Rope — There  has  bsen  no  change  in  this 
line  since  our  last,  business  ruling  quiet,  but 
the  firmer  feeling  noted  in  Manilla  and  deep 
sea  line  is  maintained.  We  quote  :  Sisal  at  7 
to  lYzC.  for  7-16  in.  and  upwards,  and  14  to 
15c  deep  sea  line.  Pure  Manilla,  9^c.  for 
7-16  in.  and  upwards,  10c.  for  smaller  sizes. 

Cut  Nails — Values  in  these  continue  de- 
moralized  and   further    substantial  conces- 


sions have  been  made.  Last  week  $1.70  was 
the  nominal  asking  price,  but  this  week  it  is 
hard  to  say  what  would  be  accepted,  for 
sales  have  been  made  at  $1.60  and  it  is  quite 
possible  that  car  lots  could  be  had  for  less 
money. 

Wire  Nails— There  is  a  fairly  good  job- 
bing enquiry  for  these  at  steady  prices. 
Discounts  remain  70,  10  and  5  per  cent., 
shipments  from  10  keg  lots  being  prepaid. 

Horse  Nails— A  good  sort  of  trade  of 
moderate  compass  has  transpired  in  horse 
nails,  on  which  discounts  are  unchanged  at 
60  per  cent,  and  60  and  2j£  per  cent,  on 
standard  brands. 

Tacks — These  continue  very  quiet  with 
the  basis  of  value  unchanged. 

Chain — The  only  movement  in  this  line 
is  confined  to  a  small  but  steady  demand  for 
cow  ties  and  trace  chains. 

Horseshoes— The  demand  for  horse- 
shoes keeps  up  fairly  well,  but  is  not  as  ac- 
tive as  is  usual  at  this  season  of  the  year. 
Prices  are  well  maintained  at  $3.50  for  iron 
shoes.  We  quote  steel  shoes  :  XI.,  Nos.  o, 
1  and  2,  $5.75  per  100  lbs. ;  Nos.  3  and  4, 
$5  ;  assorted  sizes,  $5.50  ;  steel  toe  weight 
shoes,  Nos.  1  to  4,  $6  per  100  lbs.  These 
latter  have  been  perhips  more  active  than 
any  other  description. 

Ware — A  fair  movement  is  to  note,  but 
nothing  specially  noticeable. 

Plumbing  Supplies— Business   in  this 

line  fails  to  show  any  signs  of  improvement. 

Lead  Pipe — A    moderate  demand    with 

values  steady  sums  up  the  position  on  this 

article. 

Hinges— These,  which  have  constituted 
one  of  the  active  lines  of  the  fall,  exhibit  a 
quieter  feeling  this  week.  A  few  strap  and 
barn-door  hinges  are  still  moving,  however. 
Builders'  Supplies— These  are  posi- 
tively featureless. 


Tools — No  special  activity  to  report. 
Some  small  lots  of  axes,  axe-handles, 
shovels  and  spades  have  been  changing 
hands,  and  that  is  all. 

Clothes  Wringers— No  life  at  all  ap- 
parent in  these. 

Lamp  Goods— A  moderate  jobbing  de- 
mand for  burners  in  the  staple  sizes  consti- 
tutes the  only  life  there  is  in  this  line. 

Sporting  Goods— Activity  in  guns  and 
ammunition  is  still  one  of  the  leading  fea- 
tures. Demand  for  them  has  been  well 
maintained  during  the  present  week. 

Cutlery — Large  quantities  of  table  cut- 
lery of  staple  sizes  and  value  have  been 
moving  during  the  week  and  the  demand 
promises  to  keep  up  well  for  some  time. 

Winter  Goods— Sleigh  bells  and  skates 
have  shown  increased  activity  if  anything 
during  the  past  week. 

Tar,  Etc. — There  was  a  fair  amount  of 
business  in  naval  stores,  especially  in  oakum 
for  which  the  demand  was  good.  We 
now  quote  :  Resins,  $3  to  $5.50  as  to 
brand;  coal  tar,  $3.25  to  $3.75  ;  cotton 
waste,  5  to  jc.  for  colored  and  7  to  10c.  for 
white  ;  oakum,  5X  to  7%c,  and  cotton  do. 
10  to  12c. 

Turpentine — In  turpentine  there  is  no 
change  to  note.  There  is  quite  a  quantity 
of  adulterated  stuff  on  the  market  offering 
at  a  low  price  and  this  tends  to  keep  values 
on  the  pure  article  down.  As  soon  as  the 
former  is  cleared  up  the  latter  is  expected  to 
advance  as  advices  from  primary  markets 
are  firm.     We  quote  44  to  45c.  - 

Cement — There  has  been  no  new  feature 
in  the  cement  market.  Demand  is  inactive, 
but  the  tone  is  steady  on  the  whole  aside 
from  the  sales  ot  round  lots  of  Belgian  at 
rather  inside  figures  referred  to  last  week. 
We  quote  spot  prices   at  $1.95    to  $2.05  for 


London 


Toronto 


Seamless  Steel  Ware 


OUR  OWN  MAKE 


Milk  and  Rice 
Boilers  .  .  . 


In  .2  and  4  quart  sizes.  Covered  Pails 
and  sauce  pans  in  1,  2,  3,  4  and  6  quart 
sizes.  The  deepest  straight  drawing 
made  in  Canada.     Heavily  retinned. 


TRY  SAMPLE  ORDER- 


The  MeClary  Mfg.  Co. 


Montreal 


Winnipeg 


Vancouver 
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MONTREAL  MARKETS— Continued 

English    brands,    and    $1.85    to    $1.90  for 
Belgian. 

Firebricks — There  is  ao  change  in  fire- 
bricks, and  we  quote  $15  to  $22  per  1000  as 
to  brand. 

METALS. 

The  week  has  witnessed  little  change  in 
the  position  of  the  heavy  iron  and  metal 
market.  The  approach  of  the  close  of  navi- 
gation has  not,  as  has  been  customary  in 
former  years,  had  that  effect  on  the  demand 
expected,  and  buyers  as  a  rule  still  refuse  to 
operate  ahead  of  actual  requirements. 

Pig  Iron — This  market  is  very  quiet,  and, 
as  we  intimated  in  a  special  article  last  week, 
American  iron  is  attracting  the  bulk  of  the 
attention  to  the  disadvantage  of  the  domes- 
tic and  Scotch  irons.  Round  lots  of  No.  2 
American  have  changed  hands  again  at 
$17.50.  Quotations  now  are  ex  store  : 
Summerlee  and  equal  brands,  $21  ;  Carn- 
broe  and  Eglinton,  $19  10  $19.50.;  Ferrona, 
$17.25  to  $18  ;  Siemen's,  No.  1,  $17.25  to 
$18. 

Bar  Iron — Though  efforts  have  been 
made  to  create  the  impression  that  values 
on  bar  iron  are  more  settled,  this  is  not  the 
case.  The  position  is  quite  as  mixed  up, 
and  we  know  that  car  lots  have  been  placed 
during  the  past  few  days  at  a  cut  on  $1.60. 
In  fact,  we  give  a  range  of  $1.60  to  $1.65  as 
a  basis  for  business  here. 

Tin  Plates— There  is  little  improvement 


to  report  in  these.  A  few  lots  of  coke  have 
passed  fiom  first  to  second  hands  at  $2  75, 
and  we  quote  as  before — $2.73  to  $3.  Char- 
coal is  nominally  unchanged  at  $3.35  to  $4, 
according  to  grade. 

Terne  Plate— Only  a  small  business 
doing,  with  prices  as  before — $5.75  to  $6.25, 
as  to  quality. 

Canada  Peates— This  still  continues  in- 
active, on  the  whole.  A  few  moderate  sized 
lots  have  left  first  hands  at  $2  05,  and  the 
range  of  last  week — $2.05  to  $2.15 — as  to 
quantity,  can  be  repeated. 

Sheet  Iron— There  is  little  life  or  change 
in  this.  Business  has  been  put  through  be- 
tween jobbers  for  seme  quantity  of  stock  at 
$2.20  to  $2  30  for  No.  28  guage,  and  this  is 
a  fair  criterion  of  the  market. 

Iron  Pipe — Very  little  activity  is  to  re- 
port in  connection  with  this  line.  Discounts 
are  nominally  the  same  at  70  and  5  for 
block  and  50  and  5  for  galvanized  pipe. 

Ingot  Tin— There  is  very  little  to  report 
in  this  connection,  and  we  quote  as  before 
18  to  i8^c. 

Copper — No  quotable  change  is  to  note 
in  copper,  but  it  may  be  remarked  that  offers 
of  moderate  lots  have  been  made  at  our  in- 
side figure.     We  quote  9%"  to  10c. 

Lead — Dull  and  unchanged  at  $2.85  to 
$2.90. 

Spelter — The  easiness  noted  last  week 
continues,  but  there  is  no  further  change  in 
prices,  which  we  repeat  at  $4  to  $4.25. 


Sheet  Zinc— There  have  been  no  further 
declines  in  prices  here  since  our  last.  We 
repeat  our  range  of  $4.50  to  $5,  but  it  is  pos- 
sible that  an  order  for  a  large  lot  would  lead 
to  concessions  on  the  inside  figure. 

Antimony— This  article  is  dull  and  sta- 
tionary at  10  to  12c. 

Hoops  and  Bands— No  change  to  re- 
port, with  only  a  quiet  trade  doing  on  the 
basis  of  $4  20  to  $4.30. 

Galvanized  Iron — A  quiet  trade  is  doing 
at  former  prices.  We  quote  as  follows  : 
4'X  to  4^c  for  No.  28  Queen's  Head;  More- 
wood,  5#"  to  6c;  tinned  sheets,  coke,  No. 
24,  6  to  6#c.;  No.  26,  tyz  to  6%^.,  with 
the  usual  extra  for  larger  sizes. 
GLASS. 

The  glass  market  is  quiet  and  [dull  with 
prices  as  before  :  $1.25  for  first  break,  and 
putty  in  bulk  $1.85. 

PAINTS  AND  OILS. 

The  business  in  this  line  has  been  more 
active  during  the  week.  The  feeling  is  firm, 
and  values  all  round  are  unchanged.  Lin- 
seed oil  is  s'ronger,  and  prices  have  an  up- 
ward tendency.  We  quote  as  follows  : 
Choice  brands  white  lead,  Government 
standard,  $4  75  ;  No.  1,  $4.50  ;  No.  2,  $4.25; 
No.  3,  $4;  No.  4,  $3.75;  dry  white  lead, 
4^c;  red  lead,  pure,  &,%c.;  do.,  No.  1,  4c; 
zinc  white, pure,  $7.25;  No.  1,  $6.25  ;  No.  2, 
$5.25;  linseed  oil,  raw,  57  to  58c,  boiled,  60 
to  61c. ;  seal  oil,  40  to  45c. 


ENGLISH    HOUSE 


EL  BENJA 


I 


26,  28,  30  Front  Street  West 


&co. 


SAMUEL,  SONS  &  BENJAMIN 

164  Fenchurch  St.,  London,  E.C. 


Toronto 


SLEIGH  BELLS,        SHAFT  GONGS,  Etc. 

SNOW  SHOVELS,  Wood  and  Steel. 
SKATES,  "ATHLETIC." 

SKATE  SHARPENERS,   "BANNER." 
CINDER  SIFTERS,   M.L.S.  and  ordinary. 
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Eastlake  Steel  Shingles 

FIRE,  LIGHTNING 
AND  STORM-PROOF 

Beware  of  Cheap  Imitations.       Special  Prices  to  the  Trade. 


Metallic  Roofing  Co.,  Ltd., 


MANUFACTURERS, 


84  to  90  Yonge  St.,  TORONTO 


MONTREAL  MARKETS— Continued 

CHEMICALS  AND  DYESTUFFS. 
Theie  has  been  a  fair  volume  of  business 
transacted  in  chemicals  during  the  week  and 
values  rule  firm  boih  here  and  abroad.  We 
quote  as  follows :  Bleaching  powder,  $2. 50  to 
$2.75;  bicarb,  soda,  $2.25  to  $2.35  ;  sal  soda 
70  to  75c.  ;  carbolic  acid,  lib.  bottles,  25  to 
30c.  ;  caustic  soda,  60  per  cent.,  $2.15 
to  $2.75  ;  ditto,  70  per  cent.,  $2.40  to  $2.50  ; 
chlorate  of  potash,  20  to  22c;  alum,  $1.40  to 
$1.50  ;  copperas,  75  to  80c.  ;  sulphur  flour, 
$1.75  to  $2.00  ;  ditto  roll,  $2.00  to  $2.10  ; 
sulphate  of  copper,  $4.50  to  $5.00  ;  white 
sugar  of  lead,  7%  to  8j4c.  ;  bicarb,  potash, 
10  to  12c.  ;  sumach,  Si<  ily,  per  ton,  $75  to 
$80;  soda  ash,  481050  per  cent.,  $1.15  to 
$1.50  ;  chip  logwood,  $2  00  to  $2.10. 
PETROLEUM. 
The  position  of  this  market  is  much  the 
same  as  it  was  last  week.  Demand  is  brisk 
and  an  active  trade  is  doing  at  firm  prices. 
We  quote  :  Canadian  refined  at  ii^c.  in 
shed  in  Montreal  for  round  lots,  and  12 
to  I2^c.  for  smaller  quantities,  with  a  dis- 
count of  2  p^r  cent,  for  cash.  American 
petroleum  is  quoted  at  15c.  in  car  lots,  and 
16c.  for  smaller  quantities. 
HIDES. 
There  has  been  little  change  in  the  trade 
market.  The  general  feeling  continues 
steady  and  valuts  remain  about  as  they 
were.  We  quote  No.  1,  4;.;  No.  2,  3c,  and 
No.  3,  2c,  but  the  opposition  party  is  still 
paying  4^c.  for  No.  1,  and  5>£c.,  to  6c.  for 
steers.  In  lambskins  a  fair  amount  of  busi- 
ness is  doing  at  55  to  60c.  each.  The  re- 
ceipts of  calfskins  are  light,  which  is  usually 
the  case  at  this  season  of  the  year,  and  the 
market  for  them  is  dull  at  5c. 
TALLOW. 
The  demand  for  tallow  continues  slow  and 
the  market  rules  quiet  and  steady  at  5  to 
5^c.  as  to  quality. 

WOOL. 
There  has  been  little  change  in  the  wool 
market  si  ice  the  date  of  last  writing.     Some 


enquiry  that  has  been  experienced  for  South 
American  wools  is  about  the  only  new  feature. 
We  quote:  Greasy  Cape,  14  to  16c;  Can- 
adian fleece,  17  to  20c;  B.  A.  scoured, 
26  to  32c;  Canada  pulled  wool,  20  to 
2ij£c.  forsupers.and  23  to  26c.  for  extras. 
North-West  wool,  11  to  12c;  B.C ,  10  to  12. 
ASHES. 
There  is  no  change  in  ashes,  business 
being  quiet  and  prices  unchanged.  We 
quote:  Firsts,  pots,  $4.35;  seconds,  $4.00; 
pearls,  $8.25  per  100  lbs. 


MONTREAL  TRADE  NOTES. 

Wm,  McNally  &  Co.  have  some  large 
quantities  of  cement  afloat  which  is  now 
near  at  hand. 

Arrivals  of  cement  since  the  opening  of 
navigation  have  been  82,200  lbs.  English  and 
44,075  Belgian. 

Cable  advices  from  Liverpool  note  an  ad- 
vance on  bleaching  powder  equivalent  to 
\il/zc.  per  100  lbs. 

There  has  been  further  cutting  this  week 
in  Montreal,  both  on  cut  nails  and  bar  iron, 
and  not  for  large  quantities  of  stock  either. 

New  samples  of  Cape  wool  of  a  cargo 
which  arrived  in  New  York  this  week  for  a 
Montreal  house  were  offering  on  the  market 
on  Tuesday. 

Round  lots  of  Canadian  fleece  have  been 
turned  over  this  week  by  a  well-known  Mon- 
treal wool  dealer  to  American  buyers  at 
better  than  17c. 

There  is  very  little  more  linseed  oil  now 
on  the  way  to  this  port  and  stocks  here  are 
very  light,  so  that  a  shortage  is  looked  for 
by  some  operators  here. 

Jas.  Darling  &  Co.,  agents  for  the  Smoke- 
less Powder  Co.,  of  London,  Eng ,  manu- 
facturers of  the  celebrated  S.S.  sporting 
powder,  report  an  increasing  demand  for 
this  favorite  brand.  "The  increased  pene- 
tration and  diminished  recoil  this  powder 
gives,"  says  the  firm,  "  makes  it  far  better 
than  ordinary  black  powders  for  accurate 
shooting." 


TORONTO  MARKETS. 

Toronto,  Nov.  9,  1894. 

HARDWARE. 

UNSATISFACTORY  is  what  about 
everybody  in  the  trade  characterizes 
business  this  week.  In  volume  some 
decrease  is  shown  and  cutting  seems  to  be 
rife.  Trade  is  undoubtedly  below  the  aver- 
age for  this  time  of  year.  Unsatisfactory  as 
is  business  generally  at  the  moment,  thepros- 
pects  from  this  out  promise  a  better  rather 
than  a  worse  state  of  affairs.  Prices  for  farm- 
ers'produce  show  some  signs  of  appreciat- 
ing, and  when  the  farmers  get  through  with 
their  fall  work,  which  they  necessarily  soon 
must,  they  will  be  found  buying  more  and 
paying  more.  Then  the  business  of  the 
country  will  assume  a  more  satisfactory  con- 
dition, while  retailers  are  both  carrying 
lighter  stocks  and  owing  less  money  than 
usua'.  On  the  whole,  the  trade  is  in  a 
healthier  condition,  even  if  business  is  quiet 
and  payments  slow.  Although  trade,  gener- 
ally speaking,  has  fallen  off,  in  some  lines  an 
improved  business  is  shown. 

Wire — There  is  quite  a  demand  for  cop- 
pered steel  spring  wire,  especially  in  the  im- 
ported article.  Demand  remains  steady  for 
ordinary  fence  and  hay-baling  wire.  There 
is  quite  a  trade  doing  in  stovepipe  wire. 
There  is  also  a  nice  business  doing  in  wire- 
cloth  for  the  cinder-sifter  trade.  We  quote 
barbed  and  plain  twist  wire  and  staples  at 
3lA  t°  3/^c-  Per  1°- 

ROPE — Trade,  if  anything,  is  better  than 
it  has  been,  but  the  small  sizes  still  have  the 
call.  Business  in  deep  sea  line  and  cotton 
rope  has  fallen  off.  Prices  are  steady  and  un- 
changed. We  quote  :  Sisal,  7-16  in.  and 
larger,  7>£c.  ;  lA,  5  16,  %  in.,  8c.  Manilla, 
7-16  in.  and  larger,  9>£c;  X,  S-1^,  H  'n-. 
10c. 

Cut  Nails— There  is  not  a  great  deal 
doing  and    prices  are  unsatisfactory,   being 
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weak.  We  quote  $1.75  basis  f.o.b.  Toronto, 
and  $1.60  to  $1.65  Montreal,  according  to 
quality. 

Wire  Nails— Trade,  although  not  as 
good  as  it  has  been,  is  still  fair,  and  better 
than  that  in  cut  nails.  Discounts  are  un- 
changed at  75,  10  and  5  per  cent.,  shipments 
,       from  10-keg  lots  being   prepaid. 

Horse  Nails — Trade  is  active,  with 
business  about  equally  divided  between 
"  P.B  "  and  "  C."  Discounts  60  per  cent,  off 
"C."  and  60  and2>£  percent.  "P.B."  and 
"  M." 

Tacks — Nothing  new  has  developed  in 
this  line,  trade  still  being  fairly  satisfactory 
and  prices  unchanged.  We  quote  :  Cut,  car- 
pet blued,  gimp,  60  per  cent.;  do.,  tinned,  70 
per  cent.;  copper  nails,  62 >£  per  cent.;  clout 
nails,  60  to  67X  per  cent.;  trunk  nails,  60 
to  65  percent.;  shoe  finders'  tacks,  50  per 
cent.;  shoe  nails,  Hungarian  nails,  etc.,  37 
per  cent. 

Chain — Trade  is  improving  in  coil  chain, 
although  but  slowly.  No  large  sales  are 
reported,  wants  being  confined  to  small  lots. 
Cow  ties  are  in  fair  demand  only,  and  not  as 
active  as  a  year  ago  at  this  time. 

Horseshoes — Business  is  fairly  satisfac- 
tory as  far  as  the  volume  is  concerned,  but 
prices  are  somewhat  demoralized.  Not  any 
orders  are  being  booked  for  fall  delivery.  Steel 
shoes  are  bein^  called  for,  although  only  oc- 
casionally. We  quote:  Iron  shoes  at  $350, 
Toronto,  subject  to  rebate  in  certain  cases. 
Steel  shoes  are  quoted  at  15c.  par  keg  ad- 
vance on  Montreal  prices. 

Ware — Business  has  fallen  off  consider- 
ably in  Peerless,  Eclipse  and  Onyx  ware, 
and  there  is  not  as  much  doing  in  white 
ware  as  there  was.  Discounts  are  still  re- 
ported at  50,  10  and  5  per  cent,  for  large 
lots,  with  5  per  cent,  less  for  small  qnantities. 

Plumbing  Supplies— The  colder  weather 
has  given  an  impetus  to  trade  in  this  line. 
City  business  is  sharing  in  the  improvement. 

Lead  Pipe — A  number  of  orders  for  ton 
lots  have  been  received,  and  a  steady  trade 
is  still  reported  in  small  lots.  We  quote  : 
Toronto  and  west  30  per  cent,  off  in  small 
lots,  and  30  and  10  per  cent,  off  in  ton 
lots  ;  points  east  ot  Toronto  35  per  cent,  off 
in  simll  lots,  and  35  and  10  per  cent,  off  in 
ton  lots. 

Builders'  Supplies— Trade  has  fallen 
off  somewhat  on  country  account,  but  the 
movement  is,  however,  still  fair. 

Tools — There  is  a  fair  demand  for  drain- 
ing tools.  Spades,  shovels  and  scoops  are 
*  going  out  briskly.  So  are  axes,  axe  handles, 
saws,  etc. 

Clothes  -  Wringers— Further  marked 
decreases  in  trade  are  announced.  We 
quote  as  bekore  at  $28  per  dozen. 

Lamp  Goods,  Etc. — Trade  is  fairly  ac- 
tive, especially  in  lamps  and  lamp  fixtures. 

Tinware — The  volume  of  business  is  not 
as  laige  as  it  has  been. 


Sporting  Goods  —  Season  is  getting 
pretty  well  advanced,  and  there  is  the  usual 
falling  off  in  the  demand  to  report. 

Cutlery — There  is  a  little  sorting  up 
being  done,  but  there  is  not  as  much  doing 
as  there  was. 

Winter  Coods — Shipment  of  skates  are 
now  frequent,  but  the  demand  for  sleigh 
bells  is  not  as  good  as  it  was  anticipated 
it  would  be.  It  is  however,  rather,  early  in 
the  season,  and  jobbers  are  living  in  the  hope 
that  the  middle  of  the  month  will  show  a 
marked  improvement.  Snow  and  furnace 
shovels  are  in  good  demand  at  the  moment. 

Tar,  Ere. — We  quote  :  Roofing  pitch, 
$2.50  per  brl. ;  pure  coal  tar  $4  per  brl.  ;  re- 
fined coal  tar,  $4.50  per  brl.;  XXX  refined 
coal  tar  in  quart  tins,  $1  per  doz.;  best 
Southern  pure  tar,  $6  per  brl.  and  75c.  per 
doz.  pint  tins;  pine  pitch,  $2.75  per  brl. 

Cement,  Etc.  —  We  quote  :  Portland 
cement  (English),  $3  per  brl.  for  best 
grades  ;  New  Brunswick  plaster  Pans,  $2 
per  brl.  ;  Canadian  water  lime,  $1.25  per 
brl. 

Firebrick,  Etc. — Scotch  firebrick,  $3.25 
per  100  :  Scotch  fireclay,  $1  per  100  lbs. 
METALS. 

There  has  been  a  little  more  doing  in  pig 
iron  of  Scotch  make.  Further  improvements 
are  to  note  in  galvanized  iron,  zinc  spelter, 
sheet  copper  and  pig  lead.  Prices  remain 
much  as  before. 

Pig  Iron — A  few  sales  of  small  import 
lots  of  Carnbroe  are  reported  from  wharf  at 
Montreal  at  about  equal  to  quotations.  Sum- 
merlee,  it  appears  is  unobtainable.  We 
quote  as  before,  ex  cars  Toronto  ;  Carnbroe, 
$1950;  Summerlee,  $21  to  $21.50  ;  Nova 
Scotia,  $18  to  $18.50. 

Rogers,  Brown  &  Co.,  Buffalo,  report  the 
Toronto  market  for  American  pig  iron  as  fol- 
lows :  The  demand  continues  to  be  fair  and 
pretty  steady  from  week  to  week.  The  tolal 
consumption  however,  is  far  from  satisfac- 
tory  and  considerably  below  normal.  Prices 
are  substantially  the  same  as  reported  dur- 
ing the  past  two  or  three  weeks.  We  quote 
for  cash  basis  f.o.b.  cars  Toronto  in 
bond  :  No.  1,  Foundry  strong  coke  iron 
Lake  Superior  ore,  $13.05  ;  No.  2,  Foundry 
strong  coke  iron  Lake  Superior  ore,  $12.55; 
Jackson  County  silvery,  No.  1,  $16  to  $17  ; 
Lake  Superior  charcoal,  $14.05  ;  Southern 
soft,  No.  1,  $11.75;  Southern  soft,  No,  2, 
$11.50. 

Bar  Iron — Business  is  unsatisfactory, 
orders  being  small  and  prices  demoralized. 
Jobbers  report  that  they  ate  not  now  ex- 
periencing the  same  difficulty  in  getting 
orders  completed  by  manufacturers  as  they 
had,  showing  that  stocks  are  becoming  more 
complete.  Prices  quoted  are  $1.75  to  $1.80 
from  stock,  and  $1.70  to  $1.75  from  factory. 

Sheet  Iron — Trade  has  fallen  off  ma- 
terially in  all  gauges.  While  the  demand  is 
steady,  it  is  only  for  small  lots.  We  quote  :  8 
to  i6gauge,$2.5o;  i8ditto,$2;  20  ditto,$2.io; 


22  to  24  ditto  $2.20;  26  ditto,  $2.45  ;  28  ditto, 
$2.65;  tinned  sheet  iron,  Manor's,  26  gauge, 
7c.  per  lb.;  22  to  24  gauge,  6}4c. ;  16  to  20 
gauge,  6^c. 

Sheet  Steel — Not  much  isbeingshipped 
from  stock,  but  import  orders  are  to  be 
noted  both  tn  English  and  American 
sheets.  We  quote  :  8  to  16  gauge,  $2  75 
per  100  lbs. ;  18  to  20,  $2  65  ;  22  to  24,  $2.85  ; 
26,  $3.10. 

Iron  Pipe — Stocks  are  again  incomplete, 
Canadian  manufacturers  not  being  able  to 
supply  the  demand,  and  jobbers  are  ex- 
periencing a  good  deal  of  inconvenience  in 
consequence.  Discounts  are  unchanged  at 
70  to  70  and  5  per  cent,  for  iron  pipe  and 
50  to  50  and  5  per  cent  for  galvanized  pipe. 

Galvanized  Iron — Trade  is  improving 
again,  quite  a  number  of  import  orders  hav- 
ing been  taken  as  well  as  orders  shipment 
of  iron  stock.  We  still  quote  Queen  Head 
and  Gordon  brands  at  $4.25  for  28  gauge. 

Ingot  Tin— While  not  any  large  sales 
have  been  reported,  the  demand  has  been 
steady  and  prices  firm.  Lamb  and  flag  is 
rather  scarce,  being  especially  so  on  the 
New  York  market.  Small  quantities  are 
unchanged  at  18  to  i8j£c. 

Zinc  Spelter- -Has  shown  a  little  more 
life,  a  number  of  enquiries  having  been  re- 
ceived during  the  week.  We  quote  as  before 
at  4  to  4^c  for  domestic  and  3^  to  4c.  for 
imported. 

Ingot  Copper— While  a  few  small  sales 
are  reported,  no  large  lots  are  moving.  We 
still  quote  10  to  io^c. 

Sheet  Copper— Trade  in  this  line  dis- 
plays considerable  more  activity.  Some 
good  orders  for  braziers'  and  ordinary 
sheething  have  been  booked  both  for  pre- 
sent delivery  and  for  import.  We  quote  : 
Untinned,  14  to  16/^c,  according  to  weight 
and  size;  brazier  sheets,  14  to  17c ,  accord- 
ing to  quality. 

Boiler  Tubes — Some  sales  are  passing 
through  hands.  The  majority  of  c  rders  are 
being  placed  for  import  from  the  States. 
Locally  business  is  of  aborting  up  character. 
Boiler  makers  are  reported  to  be  a  little 
busier  at  the  moment  We  quote :  1  % 
inch,  7c.  ;  iyz  inch,  7l4c;  1%  inch, 
8c.  ;  2  inch,  8}4c;  2%  inch,  9c.  ;  2%  inch, 
9^c. ;  3  inch,  n^c. ;  2'A  inch,  14c;  4  inch, 
19c. 

Galvanized  Boilers — A  good  business 
is  reported  and  some  difficulty  is  experienced 
in  getting  sufficient  to  supply  the  demand, 
the  works  at  Mimico  being  short  of  steel  for 
making  their  "  Peeiless  "  boilers,  upon  which 
local  dealers  laigely  depend  for  supplies. 
A  number  of  boilers  from  the  United  States 
are  understood  to  be  coming  in.  We  quote  : 
30  gal.,  $6  ;  35  gal.,  $7  ;  40  gal.,  $8. 

Tin  Plates— A  large  number  of  orders 
are  being  booked  for  import.  Shipments 
from  stock,  while  numerous,  are  small. 
Dealers  are  now  able  to  make  prompt  ship- 
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ment,  stocks  being  complete.  We  quote  : 
Coke,  14  to  20  gauge,  at  $3  10  ;  for  sizes  15 
to  25c.  per  box,  basis  more  ;  "  I.C."  char- 
coal, $3.50  to  $375. 

Terne  Plates— Stocks  have  been  very 
low,  but  fresh  lots  are  now  arriving,  both  in 
"Orion"  and  "D.R.D."  brands.  There 
does  not  appear  to  be  any  "IX"  on  the 
market.  Box  lots  are  unchanged  at  J6.50  to 
S6.7S. 

Sheet  Zinc — Trade,  while  not  as  active 
as  it  has  been,  is  still  fairly  steady.  Jobbers, 
however,  regret  to  note  that  not  as  many 
large  lots  have  been  going  out  as  last  year. 
Prices  are  steady  at  4%'c.  for  cask  lots  and 
5c.  for  small  lots. 

Hoops  and  Bands— Trade  has  assumed 
more  satisfactory  proportions,  prices  being 
firmer  than  for  some  time,  while  demand  is 
better.  We  still  quote  $2.20  for  ton  lots  and 
$2.25  for  small  lots. 

Canada  Plates— Stock  of  all-bright  is 
rather  low  at  the  moment,  but  half-and-half, 
for  which  the  demand  is  principally,  is  in 
fairly  good  supply;  60  and  75  feet  boxes  are 
coming  in  for  a  fair  share  of  attention.  We 
quote  half-polished  at  $2.25  to  $2.35,  accoid- 
ing  to  quantity  ;  60-sheet  boxes,  10c.  per 
box  advance;  75  sheet  boxes,  25c.  advance 
over  52's;  20  x  28,  $2  50. 

Solder — While  we  cannot  say  that  busi- 
ness is  increasing,  yet  there  is  a  fair  volume 
being  done.  No  large  lots,  however,  seem 
to  be  moving.  The  idea  for  the  better  quali- 
ties is  still  12X  to  \y/zc. 

Pig  Lead — Shows  more  activity  than  it 
has  for  a  month  past,  there  having  been  a 
number  of  good  sales  during  the  week  at 
prices  ranging  irom  $2.75  to  $3  according 
to  quality. 

Antimony — Shows  some  improvement,  a 

number  of  orders  having  been  shipped  from 

stock.     Some  import  orders   hive  also  been 

booked.     We  quote  9^  to    10c.  from  stock. 

GLASS. 

Business  has  fallen  off  some,  although  it 
is  still  sufficiently  active  to  cause  jobbers 
some  difficulty  to  supply  all  the  sizes  wanted. 
Orders  are  small  but  numerous.  We  quote 
$1.10  to  $1.15  for  first  bieak  in  50-foot  boxes, 
or  $2.05  to  $1.10  in  1 00- foot  boxes.  Trade 
in  fancy  glass  is  good,  and  demand  for  plate 
glass  is  a  little  better  than  it  was. 

PAINTS  AND  OILS. 

Trade,  especially  in  paints  and  oils,  is  not 
so  brisk  as  it  was. 

White  Lead— Trade  is  still  unsatisfac- 
tory at  3Xc  basis. 

Potty — Does  not  display  as  much  ac- 
tivity as  it  did,  and  $1.75  is  still  the  idea  as 
to  price. 

Turpentine — Further  weakness  has  de- 
veloped in  the  Sou  hern  market,  and  here 
prices  are  unchanged  at  30c.  f.o.b.  Toronto 
for  five-barrel  lots  and  40c.  for  single  bar- 


rels. Trade  has  fallen  off,  and  is  not  likely 
to  improve  for  the  next  few  months. 

Linseed  Oil— Very  little  doinj.  Price 
remains  steady  at  53c.  for  raw  and  c,6c.  for 
boi'eJ,  f.o.b.  Toronto. 

Castor  Oil — Quiet  and  unchanged  at 
6X  to  6j£c.  in  cases,  and  27c.  in  tins. 

Shellac — Demand  is  only  moderate, 
but  prices  keep  firm. 

Prepared  Paints— Dull  at  $1  for  puie. 
Manufacturers  are  now  making  preparations 
for  next  season's  business. 

OLD  MATERIAL,. 

There  have  been  some  reductions  in 
cast  scrap,  but  otherwise  the  conditions 
are  much  as  before  :  We  quote  as  follows : 
Agricultural  scrap,  45c.  per  cwt.  ;  machin- 
ery cast,  45c.  per  cwt.  ;  stove  cast  scrap,  25 
to  30c.  ;  No.  1  wrought  scrap,  35c.  per 
cwt.  ;  No.  2,  including  sheet  iron,  hoop 
iron  and  mixed  steel,  10c;  new  light 
scrap  copper,  6  to  6>£c. ;  heavy  scrap  copper, 
7  to  7j£c;  old  copper  bottoms,  5%  to  6c; 
light  scrap  brass,  3^  to  4c;  heavy  yellow  scrap 
brass,  5c;  heavy  red  scrap  brass,  5j£c; 
scrap  lead,  1%  to  i^c.  ;  scrap  zinc, 
1  lA  to  1  %c. ;  scrap  rubber,  3 >£  to  3j£c. ;  coun- 
try mixed  rags,  50  to  70c.  ;  clean  dry  bones, 
50  to  60c.  per  100  lbs.  ;  borings  and  turn- 
ings, IOC. 

HIDES,  SKINS,  WOOL   AND   TALLOW. 

HiDiiS — There  is  a  little  better  demand, 
but  prices  are  unchanged,  dealers  paying 
3J^c.  for  green,  and  selling  cured  at  4^c 

Skins — All  lambskins  and  pelts  coming 
in  are  taken,  and  stocks  are  beginning  to 
accumulate.  We  quote  lambskins  and 
shearlings  at  55c,  and  calfskins  at  6c. 

Wool— Market  is  dull  and  prices  un- 
changed. Dealers  are  paying  18c.  for  mer- 
chantable fleece  and  20c.  for  very  fine  fleece. 

Tallow — Market  is  a  little  easier  and  the 
demand  has  fallen  off,  dealers  paying  5^ 
to  5#c.  and  selling  at  6Xc 

PETROLEUM. 

Trade  is  good.  Prices  are  stiffening,  and 
purchasers  will  in  all  probability  have  to 
pay  higher  prices  soon.  We  quote,  in  5  to 
10  br).  lots,  imperial  gallon,  Toronto  :  Can- 
adian, 12  to  I2j£c ;  carbon  safety,  15c; 
Canadian  water  white,  16  to  17c;  Ameri- 
can water  white,  I7j£c  ;  photogene,  20c. 

The  Petrolia  Advertiser  in  its  weekly 
report  says:  "Petrolia  crude  :  $1.1  \%  per 
barrel.  Oil  Springs  crude  :  $1.13  per  barrel. 
Refined,  6^c  in  bulk;  9>£c.  in  barrels  in 
car  lofs  f.o.b.  here. 

SEEDS. 

The  movement  in  Alsike  has  fallen  off, 
and  there  will  not  be  much  doing  until  after 
the  farmers  get  through  with  their  seeding. 
Prices  are  steady  although  somewhat  lower 
than  previons  quotations.  Choice  seed  is 
worth  $5  per  bushel  f.  o.  b.;  low  grades  run 
down  to  $4,  while  inferior  is  quoted  still 
lower.     Timothy  seed  is   quoted   at  $1.75  to 


$2.25.  There  is  vet  scarcely  any  movement 
in  red  clover  and  prices  are  quoted  at  $5  to 
$5.25  f.  o.  b.  outside  points. 


MARKET    NOTES. 

Pig  lead  is  quoted  fractionally  lower. 

A  new  oil  heater  is  being  put  on  the  mar- 
ket by  M.  &  L.  Samuel,  Benjamin  &  Co. 

A  unique  and  attractive  display  of  lumber- 
men's tools  is  to  be  seen  in  one  of  Rice 
Lewis  &  Son's  windows. 

H.  S.  Howland,  Sons  &  Co.  report  num- 
erous orders  for  cross-cut  saw  sets,  including 
the  Whiting  &  McMillan. 

M.  &  L.  Samuel,  Benjamin  &  Co.  report 
a  good  demand  for  "  Newmarket,"  "  Ascot," 
"  Dundurn,"  "  Queen "  and  Macmillan's 
"  Dandy  "  horse  clippers. 

The  J.  C.  McLaren  Belting  Co.  is  supply- 
ing Murray  Bros.,  of  North  Bay,  with  several 
large  double  belts  for  their  new  mills  at  that 
place. 

M.  &  L.  Samuel,  Benjamin  &  Co.  are 
stocking  a  new  steam  gauge  that  is  being 
put  on  the  market  for  the  first  time.  An 
illustrated  description  of  it  will  appear  in 
next  issue. 

A  fresh  supply  of  Samson  furnace  scoops 
is  in  stock  with  H.  S.  Howland,  Sons  &  Co. 
This  firm  has  purchased  the  stock  the  Hali- 
fax Spade  &  Shovel  Co.  had  in  Toronto,  and 
at  a  figure  at  which  it  claims  it  can  give  its 
customers  bargains. 

A  good  trade  has  sprung  up  lately  for 
locks,  knobs  and  butts.  "  We  are  glad  to 
receive  these  orders,"  said  a  jobber,  "  for  it 
makes  us  feel  that  there  is,  after  all,  some 
business  being  done  in  building  hardware." 

H.  S.  Howland,  Sons  &  Co.  report  an  in- 
creasing demand  for  Wostenholm's  cutlery, 
a  large  consignment  of  which  they  have  just 
received.  The  firm  also  reports  the  receipt 
of  a  nice  line  of  carvers,  in  cases  and  in  sets, 
for  the  Christmas  trade. 

Sanderson  Pearcy  &  Co.  are  this  week 
moving  into  their  new  premises  at  63  to  67 
Adelaide  street  west,  Toronto.  It  will  sur- 
prise a  good  many  to  learn  that  no  less  than 
one-and-a-quarter  tons  of  Alabastine  were 
used  in  coating  the  walls,  ceilings  and  joists 
of  the  new  building. 

The  Harman  cup  won  by  the  Algonquin 
of  the  Royal  Canadian  Yacht  Club  and  pre- 
sented to  the  owner  of  the  winning  yacht 
the  other  night,  is  of  solid  silver,  and  was 
executed  by  the  Toronto  Silver  Plate  Co. 
The  general  form  is  that  of  a  loving  cup, 
with  three  handles.  The  bowl  is  suitably 
engraved,  "  Presented  by  S.  Bruce  Harman, 
Hon.  Sec'y,  1894,"  and  in  addition  it  bears 
the  club  burgee  and  monogram.  The  whole 
effect  is  very  tastefuf  and  pleasing,  without 
being  gaudy  or  obtrusive,  a  satin-finish 
outside  contrasting  well  with  the  gold  lining. 
The  pedestal  carries  a  silver  shield  bearing 
the  name  of  Algonquin,  the  present  holder. 
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UNITED  STATES    MARKETS. 

New  York,  Nov.  9,  1894. 

PIG  TIN. — Prices  went  a  fraction  lower 
and  the  market  had  a  weak  appear- 
ance. There  was  free  spilling  on  old 
contracts  and  some  short  selling  besides,  in- 
duced in  some  measure  by  discouraging  ad- 
vices by  cable  from  London.  At  that  point 
there  has  been  a  fall  of  7s.  6d.  since  Friday, 
or  £1  17s.  6d.  during  the  past  four  business 
days  statements  as  to  the  adverse  influences 
at  work  differed  more  or  less,  but  a  sifting 
of  them  warrants  the  statement  that  ex- 
cessive supply,  along  with  speculate  senti- 
ments, is  largely  accountable  for  the  decline. 
About  14.55  to  14. 60c.  se.med  top  cash 
prices  at  the  close,  for  lots  of  five-tons  or 
more.  Distant  future  deliveries  were  re- 
latively cheaper.  Transactions  recorded  en 
the  Exchange  included  10  tons  March  at 
14. 50c,  to  tons  April  at  14.50  ,  25  tons  De- 
cember at  14  55c ,  25  tons  March  at  14.50c, 
10  tonsj'December  at  14.50;.,  50  tons  March 
at  14.50  and  25  tons  April  at  14.150c. 

GOPPER — The  periodical  rumors  of  pend- 
ing large  deals  between  leading  producers 
and  large  consumers  have  circulation.  These 
deals  are  supposed  to  involve  large  deliver- 
ies during  the  first  two  or  three  months  of 
the  coming  year.  As  yet  there  is  nothing 
to  show  that  anything  definite  has  been  ac- 
complished, and  about  the  only  suggestive 
features  is  that  public  bids  of  stiff  prices 
have  been  made  where  they  were  supposed 
to  have  the  most  bullish  effect  in  a  senti- 
mental way.  For  the  time  being  a  fair 
range  of  quotations  would  appear  to  be  9.50 
to  9.60:.  for  Lake  Superior  ingot,  9  35  to 
9.40c.  for  electrolytic  and  9.20  to  930c.  for 
ordinary  casting  stock. 

Pig  Lead — There  were  no  new  develop- 
ments in  this  line.  Orders  were  few  in  num- 
ber and  small  all  told,  with  sellers  holding 
at  the  basis  of  3  \ilAc.  for  prompt  shipments 
and  nothing  offered  at  less  than  3.10c.  for 
near  future  shipment.  Consumers  are  buy- 
ing in  a  strictly  perfunctory  manner  and 
there  is  no  speculation  worthy  of  mention. 
S\  Louis  cable  to  the  Metal  Exchange  was 
£9  17s.  61  for  soft  Spanish. 

Spelter-  Dull  with  quotations  unchanged 
at  3-35  to  3f£c.  to  seller?. 


PERSONAL  MENTON. 

Mr.  Childs  of  the  Ontario  Rolling  Mills, 
Mr.  Whitten  of  the  Ontario  Tack  Co , 
Hamilton,  were  in  Toronto  Thursday  on 
business  bent. 

Walter  Dorkin,  of  the  firm  of  Dorkin  BroF. 
&  Co.,  Montreal,  successors  to  E.  Heuser  & 
Co.,  has  been  spending  a  few  days  in  To- 
ronto. Mr.  Dorkin,  who  was  recently  mar- 
ried is  accompanied  by  his  wife.  They 
have  been  touring  through  the  Maritime 
Provinces,  and  are  spending  a  few  days  with 
friends  in  the  west  preparatory  to  settling 
down  to  home  life  and  business  in  Montreal. 
Mr.  and  Mrs.  Dorkin  are  receiving  numer- 
ous congiatulations  in  the  West, and  Hard- 
ware Merchant  contributes  us  meed. 


88.  SMOKELESS  POWDER 


Is  the  best;   it  does 

notcontain  any  nitro 

glycerine,  and  is  not 

1  l>>  the  heat  or  cold,     his  made  by  the  Smokeless  Powder  Company.  Limited, 

Dashwood  House,  New  Broa(1  Street,  London,  E.  C.     Works,  "  Barwick  Herts."     It 

is  used  by  sportsmen  all  over  the  Dominion.     One  firm  in  New  York  have  purchased 

lorty  tonswitlun  thclast      _    _    ____.     _.    «    _  _    .„___      _        _,  _ 

Astock  JAMES  DARLING  &  CO. 


kept  at  Montreal. 


Send  for  Price  List. 


429  Board  of  Trade  Building 

MONTREA1,  Agents. 


Our 

Specialty 


Our  Customers 
Need  fear  no 
Adulteration 


Every  barrel  guaranteed  !     We  are  headquarters  for  the  Pure  Article. 
Remember  these  facts  when  placing  your  orders. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W..  TORONTO 


The  Improved 


Double 
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Cornice  Brake 
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SOLE    AGENTS : 


The  James  Robertson  Co,  Ltd,,  Toronto 


Montreal 
St.  John 

Winnipeg 


CHRISTMAS 
NOVELTIES 

Holiday 
Specialties 

A  large  line  at  popular  prices. 
Write  for  Catalogue. 


E.  G.  Goodtrham, 
Manager. 


Jno.  C.  Copp, 

Sec.-Treas. 


Factories  and  Salesrooms, 

570  King-  St.  West, 
Toronto,  Canada. 


18 


HARDWARE 


NOVELTIES  IN  MECHANICS. 

NOVELTIES  in  mechanics  ar;  many 
now-a-days,  remarks  a  1  exchange. 
Many  of  them  are  good,  and  many 
others  are  useless.  Invenors  should,  as 
practical  workers  do,  devote  their  ingenuity 
to  practical  ends.  The  amount  of  time, 
thought,  labor  and  ingenuity  wasted  on  the 
perpetual  motion  problem  would  have  borne 
good  fruit  if  appl  ed  to  some  other  objec'. 
Instead  of  following  chimera-,  the  inventor 
should  take  up  one  or  more  of  the  common 
things  around  him  and  improve  or  perfect 
them. 

Are  inventors  prone  to  work  on  visionary 
things?  Unfortunately  too  many  of  them 
are.  Within  a  month  I  h,.ve  found  one  man 
working  on  "  an  electric  clock  with  only  five 
pieces,  that  cannot  get  out  of  order,  and  will 
run  accurately  for  ever  ;"  the  second  work- 
ing on  the  problem  of  "  extracting  alumi- 
num commercially  pure  at  a  cost  of  five 
cents  a  pound;"  a  third  working  out  "a 
method  of  sharpening  razors,  axes,  and 
other  edge  tools  without  wearing  them  out 
by  rubbinsy  on  hones  or  stone=,"  and  a  fourth 
very  sure  that  he  has  found  "  how  to  con- 
struct a  steam  boiler  so  that  all  possibility 
of  explosion  is  done  away  with."  Others 
are  trying  to  figure  out  impossible  things 
with  this,  that  or  the  other  combination  of 
the  simple  powers  in  mechanics,  such  as 
"  frictionless  bearing,"  journals  that  cannot 
heat  under  any  usage,"  and  other  stock  ideas 
of  the  unsettled  and  visionary  tinkerers  with 
mechanical  powers. 

Each  one  of  these  men  is  on  a  tangent 
from  the  practical  and  the  sensible.  Of 
course,  in  one  sense  no  mechanical  experi- 
ment is  wholly  useless,  but  the  man  who 
wades  around  in  the  puddle  of  possibilities, 
without  a  definite  and  practical  aim,  is  quite 
as  likely  to  land  a  worthless  tadpole  as  he  is 
to  capture  a  valuable  terrapin.  I  know  one 
bright  man  who  inside  of  fifteen  years  has 
"conjured  up  "  almost  a  hundred  things 
small  and  large  in  the  way  on  mechanical 
inventions.  A  few  of  them  he  has  patented, 
but  not  one  of  them  has  he  put  to  practical 
use.  Of  what  use  has  been  all  his  dreaming  ? 
Mr.  Inventor,  go  to  some  practical  me- 
chanic, operating  actual  machines.  Then 
set  about  the  work  of  bringing  it  up  to  his 
ideal.  In  that  way  you  will  gain  far  more 
valuable  experience  than  is  possible  in  the 
field  of  vagaries,  and  you  will  be  making 
your  work  and  thought  tell.  Every  machine 
shop  in  the  land  is  a  storehouse  of  sugges- 
tions for  you.     Be  practical. 


ploy  good  men,  and  p^y  them  well,  look 
upon  them  as  being  as  good  as  yourself; 
treat  them  well,  and  not  like  si  many  dogs, 
as  is  too  often  the  case.  Be  aff.blp,  agree- 
able, free  and  natural  with  them  ;  be  in  sym- 
pathy with  them.  Encourage  assistants  by 
giving  them  a  commission,  say  of  5  per 
cent,  on  all  returns  above  a  certain  amount. 
This  will  encourage  them  to  push,  in  order 
to  swell  the  returns,  and  thus  secure  for 
themselves,  as  well  as  for  yourself,  a  larger 
margin  of  profit.  Give  your  porter  so  much 
per  dozen  for  all  the  repairs  he  collects  and 
all  the  orders  he  brings  in  ;  this  will  en- 
courage him  to  push  about  amongst  the 
customers,  and  it  is  astonishing  what  even 
a  porter  can  do.  By  this  means  employer 
and  employee  will  be  brought  to  work  hand 
in  hand  and  shoulder  to  shoulder.  If  you, 
in  a  practical  way,  show  that  you  have  at 
heart  the  interest  of  your  employees,  you 
will  soon  find  the  same  interest  in  your  wel- 
fare existing  in  the  hearts  of  your  employees. 
This  system  will  "  knock  into  a  cocked  hat" 
that  driving,  grinding,  screwing,  grumbling, 
bullying  style  that  one  so  often  sees.  The 
golden  rule,  "  Do  unto  others  as  you  would 
be  done  bv,"  always  pays,  and  will  bring 
abont  very  happy  results  wherever  it  is  put 
into  practice. 


THE  TREATMENT  OF  EMPLOYEES. 

Don't  employ  a  parcel  of  dull  and  stupid 
assistants,  apprentices,  porters  and  mechan- 
ics, says  an  English  exchange.  Such  are  a 
positive  curse,  and  dear  at  any  price.  An 
uncouth,  uneducited,  untidy  lo:  of  employees 
will  soon  scatter  all  one's  customers.     Em- 


COMMONER  THAW  SUPPOSED. 

MIXED  systems  of  telephone  and 
electric  lighting  network  are  com- 
moner than  is  generally  sup- 
posed, remarks  Industries  and  Iron.  One 
of  the  American  trolley  lines  u:es  the 
feeder  wire  as  a  conductor  for  telephone 
transmission  ;  several  electric  lighting  com- 
panies have  also  done  something  similar.  In 
one  case  m  England  the  pilot  wires  leading 
from  a  sub-station  to  the  generating  station, 
where  alternators  are  installed,  can  be  used 
either  for  telephone  work  or  for  the  regular 
object,  but  in  this  case  two  way  double  pole 
switches  are  coupled  to  the  lines  in 
addition  to  the  automatic  switches, 
which,  on  cutting  off  the  small  current  flow- 
ing through  the  voltmeter,  throw  both  ends 
of  the  line  over  to  the  telephone  apparatus. 
This  is  a  transposition  and  not  simultaneous 
use,  but  a  line  near  London  is  used  in  the 
latter  way.  The  line  is  used  as  one  of  the 
leads  for  electric  lighting  purposes  between 
two  houses  a  quarter  of  a  mile  apart,  and 
although  a  ten  or  twe've  ampere  current 
may  be  flowing  but  little  interference 
is  found  to  result  in  using  the  telephone. 
As,  however,  earth  forms  the  telephone 
return,  the  greatest  danger  is  due  to  the 
chance  of  an  earth  coming  on  the  other 
side  of  the  electric  lighting  syttem,  when 
the  effects  on  the  telephone  arrangements 
would  probably  mean  that  repairs  could  only 
be  effected  by  fitting  an  entirely  new  set  of 
apparatus  at  each  station.  Despite  the 
rather  overrated  sensitiveness  of  the  tele- 
phone such  arrangements  do  work  very  well, 


but  the  difficulty  with  the  magneto-receiver 
of  the  bell  patron  is  its  extreme  fondness  for 
picking  up  stray  currents  which  drown  the 
vibrations  d.e  to  sound  waves  impinging  on 
the  receiver,  and  generally  doing  what  is 
not  wanted,  to  the  exclusion  of  what  is. 
This  may  be  sensitiveness  in  one  form,  but 
the  want  of  sensitiveness  which  is  displayed 
when  using  a  telephone  as  means  of  adjust- 
ment in  sonometer  work  becomes  a  nuisance 
unless  one  is  prepared  to  go  into  the  ques- 
tion and  arrange  the  diaphragm  so  that  it 
possesses  the  fundamental  note  which  is 
most  sensitive  to  the  pitch  of  the  transmit- 
ter. By  doing  this  the  sonometer  and 
Kohlrausch  Bridge  are  rescued  from  a  posi- 
tion of  merely  theoretical  importance  to  one 
of  practical  utility,  and  those  who  meet  with 
difficulty  in  applying  these  methods  should 
attempt  to  understand  why  they  have  failed. 


SEASONABLE  GOODS  IN  SIGHT. 

A  COMMON  fault  in  the  display  of 
goods  is  their  lack  of  seasonable 
character,  says  Hardware  Reporter. 
Some  dealers  seem  to  think  that  if  they 
average  up  their  stock  and  put  samples  of 
their  best  goods  in  the  show  windows,  they 
have  accomplished  the  desired  end  and 
have  let  the  public  know  about  all  that 
they  have  to  sell.  But  the  public  wants 
a  change  with  the  season,  and  what 
is  in  demand  at  one  time  may  be 
under  the  coun'ers  or  stored  away 
at  another,  yet  some  of  the  dealers  keep  the 
same  stereotyped  display  in  their  windows 
and  others  evidently  act  under  the  impres- 
sion that  a  window  display  is  merely  intend- 
ed to  tell  the  nature  of  the  business  transact- 
ed inside  the  doors  and  that  nothing  in  the 
way  of  variety  is  in  any  sense  necessary. 
On  this  principle,  a  line  of  fishing  tackle 
could  be  put  on  exhibition  in  December,  and 
a  sample  lot  of  skates  in  May. 

Window  and  store  displays,  especially  by 
hardware  dealers,  should  be  like  the  adver- 
tisements which  they  are  in  fact —  a  shifting 
panorama  that  is  constantly  bringing  some- 
thing new  in  sight  or  else  presents  a  series 
of  succeeding  changes,  even  if  the  same 
lines  are  used  over  again.  This  method 
has  the  double  advantage  of  telling  all 
that  is  in  the  stock  from  time  to  time 
and  of  preventing  any  injury  to  the 
goods  by  too  long  exposure.  If  the 
same  goods  are  kept  constantly  in 
sight,  they  not  only  become  shop-worn,  to 
be  sold  at  a  los=,  but  they  cause  another  loss 
on  the  goods  in  stock  by  not  telling  in  a 
series  of  trade  chapters  of  what  that  stock  con- 
sists. If  the  passers-by  see  the  same  old  or 
partially  worn-outgoods  in  the  shop  windows 
month  after  month,  and  often  through  many 
succeeding  seasons,  they  will  be  inclined 
to  think  that  these  goods  represent  all  those 
that  are  in  stock  and  will  believe  that  this 
stock  must  be  like  the  dealer  himself— a  few 
odd  years  behind  the  times.  But  the  main 
point  is  one  of  seasonableness,  adding  as 
much  effective  variety  as  the  show  windows 
can  find  good  space  for  or  the  stock  on  hand 
will  supply,  with  a  special  reference  to  novel- 
ties and  new  goods. 
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TIMELY  TALK  TO  CUTTERS. 

THERE  is  too  much  personal  rivalry  in 
the  retail  business  as  it  is,  and  entirely 
too  much  price-cutting,  remarks 
"Philemon  "in  Hardware  Reporter.  Does 
the  dealer  who  indulges  in  this  rather 
childish  amusement — for  it  is  nothing  else — 
ever  stop  to  ask  himself  if  it  pays?  He 
may  have  a  certain  amount  of  satisfaction  in 
the  thought  that  he  has  hurt  "that  other 
fellow  "  more  than  he  has  hurt  himself,  but 
can  he  ever  figure  out  that  he  has  derived 
any  benefit  for  himself,has  made  any  money, 
or  has  gained  any  greater  esteem  from  his 
customers,  who  may  also  be  his  friends  and 
neighbors  and  who  may  be  willing  to  take 
his  goods  at  prices  below  cost  and  then 
privately  call  him  a  fool  for  selling  them  at 
such  ruinous  figures.  He  may  be  able  to 
calculate  a  profit  in  some  way  or  other,  but 
before  accepting  his  statement  to  this  effect 
I  should  want  to  look  over  his  books  and 
fnd  out  exactly  how  much  he  had  made  and 
lost  and  if  his  debits  and  credits  were  pro- 
perly placed.  I'll  venture  a  pretty  strong 
opinion  right  here  that  no  price-cutting  sale 
can  be  made  a  pecuniary  success  when  its 
effect  on  following  sales  is  considered. 

I  may  be  charged  with  stepping  on  some- 
body's toes  or  with  concerning  myself  about 
a  business  that  is  not  my  own  and  with 
which  I  should  not  try  to  interfere.  Bless 
you,  Mr.  Pricecutter,  I'm  n<5t  interfering  a 
bit.  You  have  the  glorious  privilege  of 
doing  as  you  please  with  your  own  affairs, 
and  I  have  not  the  slightest  desire  to  check 
you  in  any  way,  so  long  as  you  conduct 
those  affairs  in  accordance  with  well  regu- 
lated trade  principles.  But  there  are  a  good 
many  of  you  in  all  parts  of  the  country  and 
you  are  doing  a  great  deal  of  mischief.  If 
you  could  all  be  placed  together  in  one 
locality  and  allowed  to  slaughter  each 
other's  prices  in  order  to  make  amusement 
for  the  public  and  spectacles  of  yourselves, 
you  would  kill  yourselves  in  short  order 
and  would  learn  that  cutting  prices  is  at 
once  an  expensive,  dangerous  and  unneces- 
sary amusement.  But  as  you  can't  get  to- 
gether in  that  way,  don't  you  think  it  wise 
to  consider  what  I  have  said  and  then  ask 
your  pocketbook  if  it  doesn't  agree  with  me. 


ELASTIC  PUTTY. 


The  object  of  a  new  foreign  invention  is 
to  manufacture  a  putty  which  will  indefinitely 
preserve  its  elastic  properties,  explains  an 
exchange.  Oil  is  heated  (linseed  preferably, 
because  it  is  cheap)  in  a  boiler  not  closed 
hermetically  until  air  bubbles  make  their 
appearance  ;  then  in  small  quantities,  while 
constantly  stirting  about  eighty  parts  of 
Vienna  white  are  incorporated  with  the  oil. 
This  mixture  being  perfectly  made,  the  fol- 
lowing substances  are  successively  incorpor- 
ated with  the  mass.  About  five  parts  in 
weight    of  zinc  white  ;  about  two   parts  of 


silicate  of  soda.  Zinc  white  is  added  to  re- 
fine the  miss.  For  the  manufacture  of  extra 
fine  articles  the  Vienna  white  is  partially  or 
ev^n  totally  replaced  by  zinc  white,  but  for 
ordinary  employment  this  last  would  be  loo 
expensive.  Silicate  of  soda  is  employed  for 
the  purpose  of  preventing  hardening,  the 
mass  thus  always  remaining  soft.  The  sub- 
stance manufactured  can  be  brought  to  a 
requisite  consistency  by  putting  it  on  a  very 
slow  fire.  As  this  operation  tends  to  harden 
the  putty,  it  must  be  conducted  with  care 
and  terminated  at  ths  right  moment. 


petitor  on  the  quiet.  There  is  a  great  big 
field  waiting  for  the  man  who  wants  to  write 
articles  on  the  tricks  of  trade"— St.  John 
Sun. 


WHERE  DISHES   ARE  INSPECTED. 

Every  dish  used  in  a  public  restaurant  of 
Paris,  either  in  the  kitchen  or  for  the  table  ; 
every  pot,  pan  and  utensil  in  the  bakeries, 
and  every  beer  faucet  in  the  wine  shop — in 
short,  everything  used  in  preparing  or  serv- 
ing food  is,  says  an  exchange,  under  the  care 
of  an  inspector.  The  law  forbids  the  use  of 
lead,  zinc  and  galvanized  iron  in  the  manu- 
facture of  cooking  vessels.  It  orders  that 
all  copper  vessels  be  tinned  and  kept  in 
good  condition.  It  directs  that  pottery 
which  is  covered  with  a  glaze  coutaining 
enough  oxide  of  lead  to  yield  a  feeble  acid 
be  seized.  It  orders  that  tin  cans  never  be 
soldered  on  the  inside,  and  that  the  ma- 
terials used  in  their  manufacture  be  con- 
formed to  a  certain  standard.  It  is  the  in- 
spector's business  to  look  after  all  these 
things.  There  are  establishments  in  Paris, 
like  the  great  restaurants,  which  employ  a 
skilled  tinner  regularly,  and  their  utensils 
are  always  in  order.  In  many  little  shops 
kept  by  women  the  copper  vessels  are  the 
pride  of  the  establishment,  and  in  many 
others  they  are  unhappily  '  neglected.  In 
1889  out  of  215  samples  analyzed  ninety- 
seven  contained  lead. 


THE  ETHICS  OF  TRADE. 

"  Look  here,"  said  a  wholesaler  yester- 
day, "why  don't  you  write  an  article  on  the 
growth  of  the  business  of  cancelling  orders  ? 
It  is  certainly  growing.  If  a  jobber  sells  a 
bill  of  goods  and  another  finds  it  out  before 
delivery,  and  wants  to  have  a  slap  at  his 
neighbor,  he  cuts  under  and  offers  the  goods 
even  at  a  loss,  it  may  be,  for  that  purpose. 
The  retailer  snaps  at  the  bait  and  cancels 
the  first  order.  Or  perhaps  a  falling  market 
enables  the  second  jobber  to  offer  lower 
than  the  first  could  do  at  the  time  the  order 
was  booked.  Perhaps  the  goods  were  sold 
to  arrive.  Of  course  a  retailer  is  justified  in 
making  the  best  bargain  he  can,  but  when 
once  he  has  closed  a  deal  he  ought  to  stick 
to  it,  unless  it  is  clear  that  he  has  been 
swindled.  Under  no  other  conditions  is  it 
possible  to  conduct  business." 

"Just  so,"  said  a  broker  who  was  listen- 
ing, "  and  while  you  are  about  it  you  might 
say  something  about  the  merchant  who  tells 
one  agent's  prices  to  another  agent,  so  that 
the  latter  can   go  around   and  salt  his  com- 


HOW  THE  DEMAND  IS    CREATED. 

How  business  is  created  in  the  house- 
furnishings  goods  line  can  be  answered  by 
the  housekeeper  or  servent,  who  uses  silver 
spoons  to  scrape  kettles,  never  hangs  the 
broom  up  after  using  it.  is  careless  in  throw- 
ing nice  handled  knives  into  hot  water  and 
always  leaves  the  bread  pan  with  the  dough 
sticking  to  it,  while  tubs  and  buckets  are 
left  in  the  sun  to  dry  and  fall  apart,  dishes 
are  left  in  the  oven  to  blacken  and  crack, 
the  fire  is  kindled  with  clothes  pins,  knives 
are  used  for  screw  drivers,  and  tin  ware  is 
not  wiped  dry  after  using,  but  left  to  rust. 
These,  savs  House  Furnishing  Review,  are 
a  few  reasons  why  there  is  always  a  demand 
for  house-furnishing  goods. 
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THE  ONTARIO  NICKEL  MINES. 

THE  following,  written  by  A.  Mc- 
Charles,  of  Sudbury,  Ont.,  appeared 
in  the  last  issue  of  the  Engineering 
and  Mining  Journal  and  was  addressed  to 
the  editor  of  that  paper  : 

"  Very  few  wildcat  or  fakir  schemes  have 
been  attempted  in  connection  with  the  nickel 
mines  of  Northern  Ontario.  But  a  great 
deal  of  injury  has  been  done  to  the  mining 
interests  of  the  Province  at  large  by  the  pub- 
lication of  widely  exaggerated  reports  as  to 
the  extent  and  character  of  the  ore  deposits 
of  this  district.  For  instance,  in  one  case 
the  incredible  statement  was  made,  and 
afterward  copied  far  and  near,  that  no  less 
than  650,000,000  tons  of  nickel  ore  were 
actually  in  sight  on  the  property  of  one  com- 
pany alone.  Then,  as  the  worst  conse- 
quence, the  Ontario  Government,  carried 
away  by  such  ridiculous  yarns,  imagined 
that  the  mineral  wealth  of  this  nickel  range 
was  simply  incalculable,  and  that  for  revenue 
purposes  a  royalty  should  be  put,  not  only 
on  the  nickel  mines,  but  on  mines  of  every 
kind.  » 

"  Of  course  there  can  be  no  question  as  to 
the  existence  of  remarkable  bodies  of  ore  in 
this  Sudbury  district,  and  it  has  already  be- 
come the  principal  centre  of  the  nickel  min- 
ing industry  of  the  world.  But  I  venture  to 
say,after  sixyears  of  practical  experienceand 
observation  as  a  prospector  on  all  parts  of 
the  range,  that  it  does  not  hold  one-tenth 
the  amount  of  mineral  that  is  generally  sup- 
posed by  the  outside  public,  and  even  by  the 
most  of  people  here.  From  a  careful  study 
of  the  peculiar  mode  of  occurence  of  the  ore 
beds  and  various  other  circumstances,  the 
following  conclusions  have  been  forced  upon 
me  :  First,  that  not  more  than  30  properties, 
if  as  many,  will  ever.be  workable  mines; 
and  second,  that  of  this  number  only  about  a 
dozen  will  prove  to  be  deep  permanent 
mines.  The  rest  are  evidently  mere  ore 
chutes,  or  pockets,  that  will  give  out  at  no 
great  depth,  like  the  old  Bruce  mines  on  the 
sonth-west  end  of  the  same  Huronian  belt. 
The  two  classes  of  deposits  may  be  readily 
distinguished  on  the  surface.  The  first,  or 
deep  beds,  are  always  flanked  by  a  granite, 
or  syenite,  ridge  close  up  on  one  side,  if  not 
for  one  wall,  as  in  the  case  of  the  Copper 
Cliff  mine.  There  is  no  vein  system  here, 
but  a  few  of  these  contact  deposits  extend 
unbroken  for  nearly  a  mi'ein  lengih.  They 
are  the  bonanzas  of  the  range.  The  others 
are  detached  bodies  in  the  diorite,  and  no 
matter  how  large  they  may  be  on  the  sur- 
face, they  cannot  be  reckoned  upon  to  go 
down  very  far." 


THE  IRONS   CAME   BACK. 

"The  Clantys  does  be  slow  returnin' 
phwat  they  borry,"  said  Mrs.  Dolan,  within 
hearing  of  a  Washington  reporter.  "  Yis," 
replied  Mrs.  Rafferty,  "  Oi  niver  will  forgit 
the  throuble  Oi  had  giltin'  back  the  flatirons 


Oi  lint  'em  wanst  out  o1  the  koindness  av 
me  heart."  "An'  ho*  did  yez  git  'em?" 
"  Oi  sint  my  b'y  Teddy  to  hollor  out  that 
the  Clantys  wouldn't  be  in  this  counthry 
on'y  Saint  Patrick  chased  the  snakes  out  of 
O.reland.  Thin  the  oirons  cem  over  the 
back  fence  fasht  enough.  All  Teddy  had  to 
do  wor  to  dodge  ;em." 


A.    B.    ADHEM,    STOVES    AND 
HARDWARE. 

Abou  Ben  Adhem,  may  his  soul  have  peace, 

Wished  often  that  his  wealth  he  might  increase. 

Early  each  morning  he  rose  and  quickly  hied 

Himself  unto  his  store,  the  where  he  cried 

His  wares  until  the  evening  shadows  fell 

But  many  a  day  poor  Adhem  failed  to  sell 

Enough  to  pay  expenses  ;  this  him  sore 

Did  grieve,  and  often  deep  he  swore. 

One  night  he  sought  his  hard  and  lonely  bed — 

He  was  a  bachelor  ;  how  could  a  wife  be  fed 

On  such  scant  profits  as  his  trade  returned  ? 

He  slept,  but  soon  awoke  ;  his  eyes  discerned 

A  form  of  wondrous  beauty  standing  near, 

The  sight  of  which  filled  Abou  Ben  with  fear. 

"  Your  pardon,  sir  ;  I  did  not  hear  you  knock. 

No  goods  I  want  to-day,  I  think  ;  my  stock 

Is  full."     "  That's  true,"  the  angel  said, 

"  And  so  it  will  be  until  you  are  dead 

Here  is  a  list  of  men  that  have  much  gold, 

Reid  carefully  the  names  that  are  enrolled. 

Pray,  do  you  know  them,  these  men  blessed  with  scads  : 

"  Yes,  lord,"  said  Adhem,  "  oft  I've  read  their  ads. 

I  see  it  now,  and  henceforth  will  be  wise  ; 

Write  me  as  one  that's  going  to  advertise." 

The  angel  wrote  and  vanished.     Adhem  slept 

And  at  the  eatliest  light  from  bed  he  leapt. 

Then  to  the  newspapers  he  went  in  haste 

And  interviewed  the  men  of  shears  and  paste, 

More  printers  did  each  editor  engage, 

For  Abou  in  each  paper  took  a  page. 


The  angel  came  no  more,  but  the  next  Fal 
Ben  paid  the  biggest  income  tax  of  all. 


-Ex. 


SOMETHING  NEW  IN  ELECTRICITY. 

Locomotives  with  electricity,  as  the  power 
promises  to  be  built  in  Boston,  which  will 
meet  all  requirements  for  propelling  railroad 
trains.  One  now  rapidly  nearing  completion 
is  an  eight  horse-power  machine  and  is 
unique.  The  distinctive  feature  of  the  in- 
vention, says  the  Boston  Transcript,  is  a 
substitution  of  a  piston  and  cylinder- in  place 
of  the  usual  rotary  power.  The  cylinder  is 
much  longer  than  for  steam  purposes  and 
has  in  its  interior  a  series  of  armatures  of 
peculiar  construction. 

On  the  axle  of  the  driving  wheels  are  com- 
mutators whose  function  is  to  apply  and  cut 
off  the  electric  current,  just  as  the  eccentrics 
control  the  steam  of  a  steam  engine.  The 
principle  of  the  machine  is  the  admission  of 
the  current  to  the  magnets  in  the  cylinder, 
which  are  in  advance  of  the  piston  rod,  and 
by  their  aclion  on  the  armatures  the  piston 
rod  is  moved  forward.  As  the  stroke  is 
ended  the  current  is  cut  off  from  the  magnets 
first  charged  and  applied  to  those  at  the 
rear  of  the  pi-ton,  giving  it  a  reverse  motion, 
thus  maintaining  a  strong,  regular  motion. 
There  is  absolutely  no  back  pressure  from 
the  electric  current,  while  in  a  rotary  motor 


this  is  estimated  at  20  per  cent,  of  the  force 
applied. 

It  is  practicable  to  fun  the  machine  at  200 
revolutions  of  the  axle  per  minute,  and  with 
a  driving  wheel  eight  and  one-half  feet  from 
the  centre  there  would  be  a  six-foot  s  roke 
under  a  full  head  of  power.  The  machine 
is  adapted  to  receive  the  electric  current 
either  by  a  trolley  wire,  a  third  rail  in  the 
track,  or  from  a  storage  battery. 


BRITISH    COLUMBIA    RESOURCES. 

BRITISH  Columbia  is  the  largest  Pro- 
vince of  the  Dominion,  as  large  as 
Quebec  and  Ontario  together,  that  is, 
almost  450,000  square  milec.  The  delta  of 
the  Fraser,  Okanagan,  Ntcola,  the  south  of 
Vancouver  island  offer  some  of  the  finest  and 
most  productiveagricultural  land  to  be  found 
in  America. 

The  Government  is  pushing  explorations 
and  surveys  with  energy,  and  the  report  of 
the  surveyors  yearly  bring  to  notice,  large 
tracts  of  land  fit  for  farming  and  grazing. 
Of  all  these  little  can  be  said  now,  but  any 
man  wanting  a  location  can  easy  find  it  by 
looking  over  the  different  reports. 

The  Westminster  district,  the  south  of 
Vancouver  island,  and  large  tracts  in  the  in- 
terior, offer  the  best  inducements  to  fruit 
growers,  and  before  long  these  parts  should 
supply  the  great  Canadian  Northwest,  where 
fruits  cannot  be  raised. 

It  has  been  the  policy  of  the  Government 
to  help  railway  enterprises.  They  can  hardly 
do  too  much  in  that  line,  as  no  other  Pro- 
vince is  so  dependent  on  railway  facilities 
as  British  Columbia. 

With  our  resources,  with  our  climate,  and 
with  our  energetic  population,  the  first 
quarter  of  the  next  century  should  see 
British  Columbia  the  richest  and  the  most 
thriving  province  of  Canada. 

Our  halibut,  cod,  oolachan,  herring  and 
more  especially  the  skill,  can  find  an  un- 
limited market  in  the  Canadian,  American 
and  European  towns.  Fish  oil  has  been 
made  with  success,  though  made  on  a  small 
scale,  and  without  recent  improved  ma- 
chinery. The  narrow  waterways  of  the 
coast  teem  with  millions  of  dogfish,  por- 
poises and  other  oily  fish.  Sturgeon,  trout, 
and  a  number  of  other  specie  ot  fish  could 
be  shipped  fresh,  besides  the  salmon  and 
halibut,  which  has  taken  all  the  attention 
until  now. — B  C.  Commercial  Journal. 


PARAGRAPHS  ABOUT   RETAILERS. 

G.  M.  Long,  general  merchant,  Omo,  has 
sold  out.  Thomas  Miller,  of  Oshawa,  and 
Robert  Barfett,  of  Newcastle,  are  the  pur- 
chasers, and  they  will  continue  the  business 
for  the  time  being,  at  least,  under  the  style  i 
of  Miller  &  Barfett. 

Mr.  Andrews,  one  of  Oshawa's  general 
merchants,  is  in  Muskoka,  looking,  it  is 
understood,  for  a  place  in  which  to  start  up 
business,  it  being  his  intention  to  leave 
Oshawa.  Mr.  Andrews  has  sold  out  his 
Claremont  branch  to  Thomas  Castor. 
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THE  AGE   OF   ELECTRICITY. 

THE  industrious  inventor,  Nicola  Tesla, 
is  reported  to  have  evolved  from  his 
fertile  brain  a  new  machine,  to  be 
called  an  "oscillator,"  which  is  expected  to 
reduce  one-half  the  cost  of  electric  force. 
It  is  described  by  an  exchange  writer  as  using 
the  highest  steam  pressures  and  converting 
their  energy  directly  into  electricity.  In  the 
steam  engine,  which  is  of  simple  and  cheap 
construction  "  the  piston  action  directly  ex- 
cites the  magnets,  which  in  turn  control  the 
very  rapid  vibration  of  the  piston,  and  an 
electric  current  is  produced  in  quantity 
varying  with  the  power  of  the  machine, 
without  any  of  the  losses  by  friction  and 
radiation  incidental  to  the  existing  methods 
of  combining  the  steam  engine  and  the  elec- 
tric dynamo."  The  current  thus  obtained  is 
available  for  conversion  into  heat,  light  or 
motion,  like  that  obtained  from  the  ordinary 
dynamo,  which  would  appear  to  be  entirely 
dispensed  with  in  the  new  machine.  If  there 
be  no  mistake  about  this,  another  peaceful 
revolution  is  in  order  for  the  near  futuie.  A 
general  substitution  of  electricity  for  gas 
may  be  looked  for.  While  the  ratio  of  use 
is  now  ten  of  gas  to  one  of  electricity,  the 
former  may  be  dispensed  with  if  the  cost  of 
the  latter  be  reduced  50  per  cent,  and  even 
coal  will  be  driven  from  all  but  the  larger 
factories. 

Offices  and  factories  will  be  served  in  the 
same  way,  the  cheapness  of  the  new  method 
commending  it  to  universal  adoption.  Of 
course,  this  will  eliminate  coal  and  ashes 
from  the  buildings  and  thoroughfares, render 
the  former  far  more  comfortable  than  now 
is  possible  because  of  the  facilities  of  equal- 
izing the  temperature,  and  totally  abolish  the 
nuisance  of  smoke  and  soot  which  at  present 
make  life  a  burden  to  many  in  the  big  cities. 
The  lungs  and  eyes  of  the  citizens,  as  well 
as  his  walls,  pictures  and  furniture,  will 
cease  to  be  polluted  by  an  atmosphere  laden 
with  tilth  from  imperfect  consumption  of 
soft  coal  in  the  factory  boilers.  The  new 
idea  also  will  be  extensively  utilized  in  trans- 
portation, with  the  result  of  an  immense 
cheapening  in  the  cost  of  the  service. 


CLEANING    NICKEL. 

From  G.L  ,  Glendive,  Mont. — Please  give 
me  a  recipe  for  cleaning  up  nickel  trimmings 
such  as  are  used  on  stoves. 

Answer. — Those  who  are  near  a  nickel 
plating  establishment  prefer  to  have  any 
badly  tarnished  stove  trimmings  re-nickeled 
as  the  only  satisfactory  method  of  restoring 
their  polish.  There  are,  however,  a  number 
of  materials  sold  for  this  purpose.  A  good 
method  is  to  clean  with  whiting  and  a  weak 
solution  of  ammonia,  such  as  is  used  in  clean- 
ing the  silver  of  the  household.  After 
thoroughly  cleaning,  the  parts  may  be  dipped 
in  very  hot  water  and  then  rubbed  with 
chamois  or  soft  woolen  cloth  to  get  the 
whiting  off.  The  friction  and  heat  leave  the 
parts  dry  enough  to  prevent  further  rusting. 
— Metal  Worker. 


AMERICAN  FENCING  WIRE 


Barb  Wire,  Annealed  and  Oiled  Wire,  Galvanized  Wire, 
Staples,  etc.,  from  stock  or      a     q     LESLIE  &  CO 

for  import.       Prices   right.  Montreal   and  Toronto. 


The  Houghton 
Patent  Key 
Lock  Wrench 


Combines  strength,  simplicity  and  durability,  and  is  unequalled  for  ease  and  rapidity  of  adjust- 
ment.   Manufactured  in  all  sizes  by  THE  PARIS  TOOL,  MFG.  CO.,  LTD.,  PARIS,  ONT. 


CHEAP  FRESH  RELIABLE 

Thorold 
Cement 


By  sending  a 

POST    CARD 


Estate  of  John  Battle 

Thorold 
Ont. 


Should  be  kept 

in  stock  by  all 

Hardware 

Merchants 


Prices  and  full 

particulars 
will  be  given. 


FOR   MASONRY  WORK  OF  ALL  KINDS 


ALL  BRISTLES 


used  in  BOECKH'S 
STANDARD  BRUSHES  are  bought  in  the  best  mar- 
kets and  are  of  the  very  highest  grade,  and  are  all  specially- 
prepared  to  secure  the  best  results. 


CHAS.  BOECKH  &  SONS 


Office  and  Warerooms :    80  York  St. 
Factories  :    158  to  168  Adelaide  St. 


Sole  Manufacturers 

TORONTO,   ONT. 


TRADE    MARK. 


BLACK 
DIAMOND 


FILE 
WORKS 


21   to  43  Richmond  St.,  Philadelphia,  Pa. 

Gh  &c  HI.  ZB^ZRHSTIETT, 

MANUFACTURERS   OF 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  Lightning  Sawfiles. 

AND 

EVERY   OTHER    DESCRIPTION    OF  SAW  FILES. 
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BUSINESS  CHANGES. 

DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES 

GODFREY    &  CO.,  the    well-known 
hardware     merchants,     Vancouver, 
have  assigned  to  W.  E.  Drake  and 
J.  Burns,  for  the  benefit  of  their  creditors. 

J.  E.  Varcoe,  general  store,  Orono,  has 
assigned. 

L.  D.  Richer,  blacksmith,  etc.,  Montreal, 
has  assigned. 

The  creditors  of  Thos.  McKee,  builder, 
Peterboro,  met  yesterday. 

F.  Tutton  &  Son,  foundry,  Onlha,  have 
assigned  to  Thomas  Goffatt. 

N.  &  D.  Livingston,  general  merchants, 
Yotkton,  N.W.T.,  have  assigned. 

A  Poquiock,  B.  C,  general  merchant 
named  John  A.  Scott  has  assigned. 

The  North  American  Mill  Building  Com- 
pany of  Canada  is  offering  to  compromise. 

L.  N.  Bourgeois,  general  merchant,  Dan- 
ville, Que.,  will  meet  his  creditors  12th  inst. 

McDonald  &  Hall,  general  merchants, 
Massey,  will  meet  their  creditors  16th  inst. 

The  Wade  Granite  and  "Marble  Co.,  of 
Delhi,  has  been  succeeded  by  Gray  &  Kit- 
chen. 

Chas.  S.  Kaufman,  manufacturer,  Blen- 
heim township,  has  assigned  to  Charles  A. 
Ott. 

J.  H.  Strickland,  general  merchant,  Can- 
nington,  has  assigned  to  Henry  Barber  & 
Co. 

John  Hiebert  &  Co.,  general  merchants, 
Pilot  Mound,  Man.,  are  arranging  an  ex- 
tension. 

The  creditors  of  A.  Bernier,  general  mer- 
chant, Cape  St.  Ignace,  Que.,  are  investigat- 
ing the  estate. 

A.  Anderson  &  Son,  of  Sherbrooke,  and 
Clarence  D.  Parker,  of  Walton,  both  general 
merchants  in  Nova  Scoiia,  have  assigned. 

In  this  column,  in  a  recent  issue,  it  was 
announced  that  Geo.  Elsley,  of  Mosboro, 
had  assigned  to  Jas.  O.  Cleghorn.  It  should 
have  read  "  sold  out  "  to   Jas.  G.  Cleghorn. 

N.  Bernier,  general  merchant,  Edmunston, 
is  offering  to  compromise  at  25c.  on  the  dol- 
lar. J.  Verret,  a  saw-mill  owner  of  the  same 
place,  has  assigned. 

The  creditors  of  William  Brown,  carriage 
hardware  merchant,  who  assigned  some 
time  ago,  met  in  E.  R.  C.  Clarkson's  office 
the  o'.her  day,  when  a  statement  was  pre- 
sented wnich  showed  a  nominal  surplus  of 
$6,105.54.  The  assets  consist  of  merchan- 
dise, $20,057.20  ;  furniture,  $373. 7 5  ;  credit 
sales,  $364.53  ;  cash,  $271. 61  ;  book  accounts, 
$11,965. 43;  real  estate,  $300;  total,  $33,332. 57. 
The  liabilities  direct  amount  to  $20,841.50, 
indirect  $8oc  ;  secured,  $4,500  ;  preferred, 
$1,085.47  ;  total,  $27,226.97,  leaving  a  sur- 
plus of  $6,105.^4. 

CHANGES. 

A.  E.  Vernor,  tobacconist  Toronto,  has 
sold  out. 

J.  J.  Chapman,  general  store,  Harlem,  his 
sold  out. 


D.  S.  Gibson,  sawmill,  Ellaton,  is  giving 
up  business. 

W.  G.  Richards,  general  store,  Frankville, 
has  sold  out. 

David  Fountaine,  general  merchant,  Rog- 
erville,  N.B.,  is  closing  oat  business. 

Beer  &  Brydges,  general  merchants, 
Montague  Bridges,  P.E.I. ,  are  winding  up 
business. 

SALES   MADE  AND   PENDING. 

I.  H.  Miller,  general  merchant,  Turgooso, 
B.C.,  is  offering  business  for  sale. 

The  assets  of  L.  A.  H.  Hagle  &  Son,  gen- 
eral merchants,  Pike  River,  Que.,  are  to  be 
sold. 

FIRES. 

Moorehouse  &  Snell,  tarpaulin  makers, 
Preston,  have  been  burned  out. 

Hamlin's  general  store,  Ramsay's  livery 
stable  and  Ramsay's  residence,  at  Lauder, 
were  destroyed  by  fire  on  Saturday.  Loss 
$8,ooo  ;  no  insurance. 

R.  Bradley,  harness  maker,  Salem,  has 
been  burned  out,  and  A.  Johnston,  carriage 
maker  and  blacksmith,  of  the  same  place, 
has  been  partially  burned  out. 

L.  G.  Holder  &  Co.,  machinists,  and  Cha*. 
W.  Segee,  builder,  St.  John,  N.B.,  have  been 
burned  out.  The  former  was  insured  for 
$1,000,  and  the  latter  for  $4,600. 

DEATHS. 

T.  G.  Morris,  general  store,  Warwick,  is 
dead. 

A.  N.  Y.  Desbrisay,  general  merchant, 
Petit,  is  dead. 

P.  Thibaudeau,  general  Merchant,  St. 
Gregoire,  Que.,  is  dead. 

Sinai  Prevost,  of  Berthiamme  &  Co., 
general  merchants.  St.  Jerome,  Que.,  is  dead. 


about  25,000  tons,  now  being  sheared  and 
prepared  for  market.  The  two  Service 
buildings  have  been  allowed  to  remain 
standing,  as  they  are  needed  by  the  Salvage 
Company  for  office  purpose?. 


WORK  OF  THE  WRECKERS. 

The  World's  Columbian  Salvage  Com- 
pany are  making  rapid  progress  in  the  work 
of  wrecking  the  buildings  of  the  late  World's 
Fair  at  Chicago.  The  entire  south-eastern 
por;ion  of  the  grounds  has  now  been  com- 
pletely cleared  of  the  numerous  structures 
which  stood  there,  including  the  Shoe  and 
Leather,  Dairy,  Anthropological,  Sewerage 
and  Sawmill  buildings,  the  Stock  Pavilion 
and  the  once  famous  Colonnade.  The  For- 
estry building  was  removed  by  other  parties. 
The  wrecking  of  the  great  Transportation 
building  has  about  been  completed.  The 
Fisheries  and  Woman's  buildings  and  the 
Choral  hall  have  been  leveled.  The  hand- 
some dome  of  the  Horticultural  building  is 
being  carefully  taken  down,  to  be  re-erected 
at  some  point  in  Ohio.  The  Government 
building  is  the  only  large  building  which 
has  not  yet  been  touched.  The  manufac- 
tures and  Liberal  Arts,  Electricity,  Mines 
and  Mining,  Administration,  Machinery  and 
Agricul  ural  buildings  and  the  Terminal 
Station  were  all  burned  in  the  great  fire  on 
the  grounds,  and  nothing  remains  of  them 
but  the  iron  and  steel,  which    aggregates 


HELPED  HIS  CLERK  TO  ELOPE. 

The  proprietor  of  one  of  the  principal 
firms  in  Norristown  had  remarked  that  his  r 
head  clerk,  for  whom  he  had  a  real  liking, 
had  for  some  reason  fallen  into  a  great 
melancholy,  and  though  he  tried  his  best  he 
could  not  find  out  what  was  the  matter  with 
the  young  man,  says  a  contemporary.  One 
day  at  last  the  sufferer  owned  that  he  was 
in  love.  "  Well,  marry  her,"  said  the  chief. 
"Oh,  but," here  the  young  man  nearly  broke 
down,  "  She  belongs  to  one  of  the  best 
families  in  the  town — the  parents  will  never 
consent."  "  Pooh  !  your  position  is  good, 
your  name  honorable;  they  won't  refuse.  I 
will  demand  the  girl  for  you.  Does  she  love 
you  ?"  "  Yes,  but  it's  no  use  ;  her  parents 
won't  listen."  "Well,  then,  elope  with  her. 
Do  I  know  the  girl  ?"  "  Yes,  she  will  be  at 
your  ball  next  Tuesday  ;  awfully  pretty " 
"  Perfect  !  Now  listen  to  me,"  said  the  em- 
ployer. "  Leave  the  ball  quietly  with  her. 
Joseph,  my  coachman,  will  wait  for  you  at  the 
door  and  drive  you  to  the  station.  He  will  ask 
no  questions.  When  you  are  out  of  the  way 
I  will  see  the  father  and  settle  everything  for 
you."  "Is  that  really  your  advice?"  glee- 
fully exclaims  the  youth.  "  Do  you  want 
me  to  do  it  ?'  "Yes,  I  command  you  to  do 
it.  Now,  cheer  up  !  "  The  next  day  the 
clerk  proposed  the  plan  to  his  sweet- 
heart, who  made  some  objections  at 
first,  but  overcome  by  his  reasons  she  said 
at  last,  "  Well,  if  he  really  orders  it  I  must 
obey."  What  was  the  general  stupefaction 
when  after  the  ball  the  daughter  of  the  house 
was  missing.  "  Mad  fool  that  I  was,"  ex- 
claimed the  enraged  parent,  "it  was  my  own 
daughter  !"  The  next  day  he  wrote  :  "  Come 
back  ;  all  will  be  forgiven." 


WORTH  MORE  THAN  FACE  VALUE. 

Some  moneys  that  are  in  circulation 
among  the  trade  are  worth  more  than  their 
face  value  on  account  of  their  age  and 
scarcity.     Others  are  worth  less. 

The  25-cent  Canadian  shinplaster  dated 
1870  with  the  capital  letter  A  under  the 
left  hand  side  of  the  bill  is  worth  easily  $5. 
Collectors  will  pay  that  for  them.  They  are 
passing  every  day  at  25c.  among  the  store- 
keepers in  every  part  of  Canada.  Now  and 
then  one  is  found  by  the  collectors  and  with- 
drawn from  circulation. 

The   first  issue  of  Dominion  $1    and  $2 
bills   are  also  at   a   small  premium  ;   those      « 
with  an  engraving  of  Jacques  Cartieron  the 
upper  left  hand  corner. 

There  are  a  good  many  Mexican  dollars 
in  circulation  throughout  the  Dominion. 
Many  storekeepers  accept  them  at  their  face 
value,  $1,  but  for  ordinary  trade  purposes 
they  are  worth  only  80c.  As  Mexico  has  no 
gold  standard  for  which  they  could  be  ex- 
changed their  intrinsic  value  is  only  about 
49c. 
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Pickard's  Pat,  Sink  Strain 

Has  been  a  great  seller  with 
agents.     We  manufacture 
agents'  specialties. 

Address  ARMOUR  MFG.  CO. 

343  Yonge  Street,  TORONTO,  ONT. 

OUR  SALES  OF 


"BURHAM" 


Portland 
Cement 

For  the  past  8  mouths  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  other 
Try  it  and  be  convinced 


Sole  Consignees  for  Canada, 


MCRAE  &  CO.,  OTTAWA 

Pigou,  Wis  &  Laurence 


Limited. 


II  QUEEN  VICTORIA  ST.,    •    LONDON,  E.  C. 

Sole  makers  of  the 

"ALLIANCE" 

PRIZE  SPORTING  POWDER 

THE    TRADE   ONLY   SUPPLIED. 

Canada  Iron  Furnace  Co.,  Ltd. 

Manufacturers  of 

CHARCOAL   PIG   IRON 

MONTREAL. 

BRAND  "C.  |.  F."  THE 

PLANTS  AT 

Radnor  Forges,  Que. 
Lac  a  lac  Tortue. 


Three  Rivers. 
Grand  Piles. 


GEO,  E.  DRUMMOND, 

Managing  Director  and  Treasurer 

HR-wmsr's 

CANADIAN 

CUSTOMS 

TARIFF 

—  AND  — 

ONTARIO   COMMERCIAL  LAW, 

1894. 

This  edition  has  had  the  advantage  of  revision  by  ex- 
perts, and  is  the  most  accurate  and  complete  Tariff  pub- 
lished. Besides  containing  the  Latest  Tariff  Changes, 
Departmental  Rulings.  Foreign  Money  Tables  (Sterling, 
Francs,  Marks,  Florins  of  Austria,  Florins  of  the  Neth- 
erlands, Metres  into  Yards,  Kilos  into  lbs.,  etc.),  there 
has  been  added  a  Resume  of  Commercial  Law  of 
Ontario,  prepared  by  the  most  eminent  firm  of  commer- 
cial lawyers  in  our  country.  This  book  is  up-to-date, 
and  will  be  mailed  upon  receipt  of  price — FIFTY 
CENTS. 

The  McLean  Publishing  Company,  Toronto, 


ELECTRICITY  DIRECT  FROM  COAL. 

IN  a  recent  issue  of  the  New  York  Press  a 
long  interview  with  Thomas  A.  Edison 
appears.  Edison's  opinions  are  always 
read  with  interest.  Among  other  questions 
he  was  asked  what  would  be  the  next  great 
discovery  in  electricity,  and  to  this  he  re- 
plied. "There  are  so  many  lines  and  so 
many  of  us  pursuing  our  investigations  on 
these  lines  that  it  leaves  a  wide  field  to 
choose  from.  The  fellow  who  solves  his 
particular  problem  first  can  answer  it,  but 
not  until  the  problem  is  solved.  There  are 
more  possibilities  in  some  lines  than  in 
others.  The  experimenters  who  are  striv- 
ing after  high  speed  on  railroads  will,  it  they 
succeed  in  their  object,  become  real  epoch 
makers.  There  is  practically  no  limit  to  the 
speed  that  can  be  attained  on  a  rail- 
road. It  is  wrong  to  assume  that  there 
is.  The  only  limit  there  could  be 
would  be  to  the  point  at  which  the  engines 
and  cars  break  up  or  fly  to  pieces.  I  think 
that  great  speed  will  finally  be  attained,  and 
it  will  be  when  we  are  able  to  obtain  elec- 
tricity direct  from  coal.  The  discovery  of  a 
way  of  converting  coal  directly  into  elec- 
tricity will  be  the  turning  point  of  all  our 
methods  of  propulsion.  Naturally,  steam 
will  be  entirely  superseded  by  the  current. 
There  will  be  no  boilers  nor  any  of  the  ne- 
cessary externals  which  go  wi.h  steam 
engines. 

"  It  is  the  one  thing  to  solve.  Let  some 
fellow  follow  out  this  line  of  research  and 
we  shall  have  a  wonderful  revolution  in 
many  things.  It  will  lead  to  treating  mat- 
als  by  electrical  reduction,  and  an  enor- 
mous number  of  accomplishments.  We 
now  go  to  the  melting  point  of  nickel,  for 
instance,  but  under  the  new  legime  we  will 
get  all  reactions  not  now  obtainable,  and  go 
to  the  melting  point  of  anything  on  earth." 


STEAM-PIPE  COVERING. 

At  a  recent  meeting  of  the  Engineer^ 
Club,  St.  Louis,  J.  A.  Laird  presented  the 
results  of  some  experiments  recently  con- 
ducted by  the  Water  Department  to  deter- 
mine the  efficiency  of  various  forms  of 
steam-pipe  covering.  Chemical  analysis 
were  first  made  of  each  covering.  Tests 
were  then  made — first,  by  noting  the  con- 
densation per  hour  in  a  io  foot  length  of  i 
inch  pipe,  to  which  the  covering  had  been 
appiied  i  inch  thick  ;  and  second,  by  filling 
the  same  pipe  with  steam,  and  after  closing 
all  valves,  noting  the  time  which  elapsed 
before  the  pressure  gauge  fell  to  zero.  The 
first  test  resulted  as  follows,  the  results  be- 
ing given  in  cubic  centimeters  :  Magnesia, 
plastic,  334  ;  magnesia,  sectional,  335  ;  as- 
bestos, fire  felt,  367  ;  asbestos,  sponge 
molded,  371. 3  ;  plaster  paris  and  sawdust, 
438  ;  asbestos  sponge  cement,  604.5  >  the 
bare  pipe,  1085.  The  second  test  confirmed 
these  figures.  The  initial  steam  pressure 
was  30  pounds. 


CALCINED 
LAND 


PLASTER 


We  manufacture  from  the  best  rock 
only.  We  guarantee  our  plaster  a 
first-class  article.      Write  for  Prices. 

WINDSOR  PLASTER  CO. 

Windsor,  N.  S. 


HORSE  CUPPERS 

GEM  AND  H.  BOKER 

Finest  Quality.  New  stock  just  arrived. 


Rice  Lewis  &  Son 

LIMITED 

TORONTO       -      -      ONT. 


THE 

Best  Dpsetter 

A  Poor  Upsetter  meaDs  to  the  black- 
smith who  buys  ojJJEA^  it  money  thrown 
away.  In  the  ^\^-<y\fy-long  run  it  don't 
pay  a  merchant  aX^J^-  to  handle  goods 
that  are  not  sat-  M?/s-rtV>S-  isfactory  to  his 
customers.  Jardme's  Patent  Tire  Upsetter 
is  reliable  and  durable,  and  moderate  in 
price. 


A.  B.  JARDINE  &  CO. 

Manufacturers  Blacksmiths'  Tools 
HESPELER,  ONT. 

Books  for  Retailers 

Published  for  the  good  of  the  trade. 


Ideas  for  Hardware  Merchants 

As  its  name  implies  it  is  full  of  ideas 
for  the  retail  hardware  merchant. 

PRICE,  50   CENTS  <  Half  Price) 

Buying,  Handling  and  Selling  of  Tea 

Being   the    experience   of    the    most 
prominent  and  successful  merchants. 

PRICE,    25    CENTS. 

Pitfalls  of  the  Dry  Goods  Trade 

This  is  another  batch  of  Prize  Essays 
full  of  valuable  information. 

PRICE,  10  CENTS 

Sent,  postpaid,  on  receipt  of  price. 


HARDWARE   MERGftANT 

TORONTO. 
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SPECIAL  TOOLS  AND  DULL  TIMES. 

A  PECULIARITY  of  dull  times,  with 
their  resulting  sharp  competiiion, 
low  prices  and  meagre  demand, 
has  always  been  the  fostering  of  special  ma- 
chines and  appliances  of  every  description, 
remarks  Metal  Worker.  At  such  periods 
there  is  a  vigorous  call  for  tools  that  will 
produce  more  of  a  certain  article  ;  that  will 
do  the  work  better,  and  that  will  require  less 
attendance.  This  is  true  tven  though,  as 
now,  wages  have  been  reduced  to  a  low 
level  and  the  price  of  raw  materials  has 
struck  brttom.  In  modern  times  there  is, 
of  course,  a  constant  cry  for  special  tor  Is, 
but  there  is  an  uncommon  impetus  given  to 
this  demand  during  a  period  of  sagnation. 
When  the  demand  for  any  product  is  in  ex- 
cess of  the  output,  and  prices  are  such  as 
to  yieid  the  maker  a  handsome  profr,  then 
it  is  only  the  progressive  and  aggressive 
manufacturer  who  thinks  of  the  advisability 
of  perfecting  his  equipment  by  the  intro- 
duction of  special  machinery  desigred  to 
do  his  particu'ar  work.  Those  builders 
who  follow  in  the  rut,  taking  no  thought 
of  the  changes  to  be  wrought  by  the 
morrow,  rest  contented  with  things  as  they 
are.  The  result  is  that  when  prices  fall  and 
trade  nearly  vanishes,  the  progressive  man 
controls  the  market  because  of  the  facilities 
he  possesses.  He  also  has  the  experience 
and  skill  and  can  cope  with  reverses.  His 
neighbor  has  two  courses  open  to  him  :  To 
perfect  and  bring  his  plant  up  to  standard, 
or  to  attempt  to  meet  the  leduced  prices  by 
the  use  of  inferior  material  or  cheap  and  un- 
skilled labor.  He  has  not  time,  and  perhaps 
not  money  enough,  to  accomplish  the  former, 
and  therefore  he,  of  necessity,  has  recourse 
to  the  latter.  During  periods  like  this  the 
shop  and  business  methods  of  the  progres- 
sive man  assume  the  greatest  prominence. 
Invariably  the  establishments  watching 
for  and  anxious  to  obtain  special  appliances 
are  those  in  which  the  best  shop  methods 
prevail  and  where  the  business  department 
is  managed  well.  The  same  spirit  pervades 
and  animates  each  branch  of  the  concern, 
and  from  an  inspection  of  one  of  them  an 
accurate  estimate  can  be  formed  of  the 
composition  of  any  other.  A  collection  of 
tools  in  the  shop,  fit  only  for  the  scrap  heap, 
means  an  aggregation  of  beings  in  the  office 
for  whom,  unfortunately,  there  is  no  scrap 
heap  in  this  world. 


situated  near  the  coast  and  in  a  locality 
most  convenient  for  working  of  any  in  the 
district,  has  been  secured  by  an  English 
syndicate,  "  as  was  to  be  expected,"  says  the 
Spanish  Revista  Minera,  regretting  that 
Spanish  capital  is  not  to  control  the  new 
mines.  The  same  paper  adds  that  the  first 
shipments  of  the  yellow  metal  from  Mam- 
bulao  may  be  expected  to  arrive  in  Europe 
shortly. 


A  NEW  GOLD-MINING  DISTRICT. 

A  new  gold-mining  district  has  been 
opened  in  the  Philippine  Islands,  where 
recent  discoveries  have  shown  the  existence 
of  veins  of  gold  ore  which  promise  to  be  of 
value.  Small  quantities  of  gold  have  been 
obtained  from  washings  in  the  river-beds 
for  some  time  past.  Many  claims  have 
already  been  taken  up,  and  plans  have  been 
made  to  work  them  on  a  considerable  scale. 
A    group    of    the   most    promising   claims, 


HOW  TO  INCREASE  TRADE. 

MR.  F.  STEEL,  who  won  a  prize 
offered  by  Ironmongery,  of  London, 
in  competition  for  suggestions  for 
starting  an  ironmonger's  business  in  a  small 
town,  in  the  October  number  of  that  paper 
says  :  In  writing  this  essay,  I  do  so  with 
the  idea  that  an  ironmonger  has  secured 
suitable  premises  in  which  to  carry  on  a 
business.  Granted  that  he  has,  or  intends 
making  arrangements  for  a  good  and  varied 
stock  for  the  general  and  furnishing  iron- 
mongery, I  would  suggest  that  he  should 
early  pay  a  visit  to  the  local  printer  to  get 
some  attractive  and  interesting  literature 
printed.  I  state  here  "  local  printer,"  as  you 
can  hardly  expect  orders  coming  to  you 
from  tradesmen  in  the  town  if  you  race  out 
of  it  for  goods  you  could  obtain  through 
them.  Don't  forget  this  when  commencing 
business.  Your  fellow-storekeepers  will 
often  put  in  a  "spoke"  in  your  favor,  when 
asked  by  their  customers  where  they  might 
obtain  goods  in  your  line. 

Announcements  should  be  well  placarded 
in  prominent  places  in  the  town  and  neigh- 
borhood at  least  two  or  three  weeks  before 
opening;  these  will  give  the  public  an  op- 
portuuity  of  knowing  of  your  presence  with 
them.  I  think  one  special  poster  should  be 
devoted  to  the  announcement  of  your  having 
a  repairing  shop,  and  that  you  can  execute 
all  kinds  of  repairs  in  your  line. 

I  have  not  given  any  specimens  of  the 
exact  matter  these  posters  should  contain, 
as  each  district  has  such  varied  require- 
ments, but  I  would  propose  that  you  do  not 
adopt  such  lines  as  "  We  sell  goods  cheaper 
than  any  one  else,"  as  this  only  gulls  the 
public  and  disappoints  them  when  they  find 
you  are  not  much  cheaper  after  all.  Good- 
ness knows  ironmongery  everywhere  is 
cheap  enough.  Then  have  honest  and  fair 
literature.  You  don't  need  to  try  and  cut 
your  neighbors  out.  Starting  a  cutting  busi- 
ness might  obstruct  your  own  success.  Such 
practices  cut  both  ways.  If,  when  you  com- 
mence business,  you  begin  cutting  prices  of 
goods  to  catch  the  public,  you  can  hardly 
expect  your  colleagues  to  accomodate  you 
with  goods  at  times  when  the  convenience 
may  be  valuable  to  you,  when  you  are 
directly  insinuating  to  the  people  of  the 
town  that  they  have  been  overcharging  then 
till  your  opening.  The  cutting  system  is 
not  business.  A  fair  price  for  a  good  article 
is  what  is  wanted,  and  until  the  trade  recog- 


nizes this  so  long  will  ironmongery  be  de- 
pressed. In  some  towns  there  must  be 
rivalry,  but  let  it  be  honest  and  healthy 
rivalry,  the  only  sure  effect  of  which  will  be 
to  help  business  all  the  way  round. 

While  the  posters  and  circulars  you  have 
issued  are  arousing  public  curiosity,  you  can 
be  busy  at  the  shop  preparing  for  customers 
who  will  be  sure  to  come  after  an  energetic 
canvass.  It  will  be  found  the  best  way  to 
get  all  goods  unpacked,  marked  off,  and  ar- 
ranged previous  to  the  opening.  Do  not 
open  with  the  shop  unfinished  and  the  stock 
anyhow.  It  will  be  very  inconvenient  to  you 
and  your  customers,  and  detrimental  to  your 
reputation,  if  you  have  to  delay  them  while 
you  unpack  a  box  to  get  goods  they  are  in- 
quiring for.  Start  well,  giving  the  impression 
you  are  a  smart  and  business-like  man.  First 
impressions  may  not  be  everything,  but  they 
are  a  very  great  deal. 

The  windows  are  where  the  public  eye  will 
rest  on  your  day  of  opening.  Do  not  have 
them  full  of  paper,  string,  and  goods  waiting 
there  for  a  convenient  time  for  putting  them 
elsewhere,  as  I  have  seen  some  windows 
when  a  shop  has  just  been  opened.  Have  a 
good,  varied  and  seasonable  display  ;  goods 
clean  and  attractive,  and  all  articles  plainly 
marked. 

Have  your  warehouses  kept  neat  and 
trim,  so  that  at  any  time  if  necessary  to  take 
a  customer  to  them  to  see  heavy  goods,  they 
will  not  have  to  go  jumping  or  tripping  over 
straw  or  packing  cases.  Have  a  special 
place,  if  possible,  for  examining  goods  and 
keeping  empties  separate,  if  possible,  from 
the  stores  containing  stock.  This  would 
not  have  to  be  vety  large  if  goods  are  un- 
packed and  put  awaydnectly  on  receipt  of 
invoice.  It  is  also  much  easier  to  check 
goods  when  received  than  after  they  have 
been  lying  about  the  warehouse  a  week  or 
two. 

When  customers  have  crossed  your 
threshold  do  not  omit  to  have  some  chairs 
for  their  use,  arranged  in  front  of  the 
counter,  as  a  person  seated  and  at  ease  is 
much  more  likely  to  "  take  stock"  of  your 
goods  than  a  customer  ready  to  bolt  as  soon 
as  he  has  done  purchasing.  Then  let  your 
customers  see  that  you  are  going  to  en- 
deavor to  do  your  best  to  accommodate 
them.  If  you  are  out  of  articles  required  by 
them,  try  and  obtain  them  in  the  town  if 
ordering  by  post  will  not  suit.  Then  see 
that  all  goods  are  sent  home  promptly. 

Instruct  your  porter  to  ask  for  repairs 
whenever  he  is  delivering  a  parcel  at  a 
house,  and  to  call  at  other  places  to  make 
similar  inquiries  and  to  leaflets  or  circular;. 
It  will  bring  "  grist  to  the  mill,"  beside  show- 
ing the  public  your  interest  in  them  and  in 
your  business,  and  your  appreciation  of  their 
orders. 

Try  and  let  all  customers  leave  your  place 
satisfied  with  their  purchases.  They  will 
then  bs  your  best  advertisers.  Let  then 
make  up  their  minds  th  it  whenever  they  re- 
quire anything  in  ironmongery  yours  is  the 
place  for  it. 
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Ontario  Nut  Works,  Pans 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of  Hot    Pressed 
Nuts,  Square  and  Hexagon 


PAINCHAl'D,  SQUIRE  &  CO. 

Agents,  -  Temple  Building 


Qlarkson 

ACCOUNTANTS    .     .     . 


Established  1864. 


26  Wellington  St-  East.  TORONTO 


Calcined  Plaster.         Sewer  Pipes. 

Chimney  Linings  and  Tops. 

Mortar  Stains.  Fire  Bricks  and  Clay. 

Enamelled  Porcelain  Sinks. 

English  and  Belgian  Portland  Cements 

and  General  Builders' 
and  Contractors'  Supplies. 


W.  McNally  &  Co. 

MONTREAL. 

1879 ESTABLISHED 1879 

Essex  Handle  and  Wood-Turning  Works 


You  can  make  no  mistake  by  placing  your  order  for 
Axe  Handles  with  us.  Our  Shaved  Pattern  Second 
Growth  Axe  Handle  is  undoubtedly  the  best  handle  in 
the  market.  Our  Polished  Octagon  Axe  Handle  cannot 
be  improved.  Our  Second  Growth  Osk  is  a  beauty. 
Our  timbers  the  toughest  and  patterns  the  best.  Ship- 
ment for  June  and  July  exceeds  three  thousand  dozen. 
Let  us  have  your  specification  for  future  shipment  now 
and  you  will  be  pleased. 

GARDNER  BROS.  &  CO., 
ESSEX,    OXT. 


MINING  IN  RAT   PORTAGE. 

ROBERT  FRANCES,  of  Rat  Portage, 
was  in  Toronto  Saturday.  Mr.  Frances 
is  a  practical  miner,  and  has  been  as- 
sociated with  mining  projects  since  early 
boyhood,  having  had  experience  in  Cali- 
fornia, Utah,  and  in  the  famous  Black  Hills 
of  Dakota,  where  he  was  connected  with  the 
Caledonia  property.  He  has  resided  in  Rat 
Portage  since  1883,  and  is  probably  as  well 
acquainted  with  the  gold  riefls  of  that  dis- 
trict as  the  oldest  inhabitant.  "  Gold  min- 
ing is  booming  there,"  he  said,  speaking 
with  a  Globe  reporter ;  "  new  discoveries 
are  being  reported  every  day,  and  the  coun- 
try is  overrun  with  prospectors.  A  number 
of  we.tlthy  English  and  American  syndicaes 
have  representatives  in  the  town,  eager  to 
procure  locations  of  promise,  and  willing 
to  pay  spot  cash."  Referring  to  the 
Rainy  River  and  Lake  country,  he  said 
that  remarkable  activity  had  been  dis- 
played. One  stamp  mill  had  been  com- 
pleted; arrangements  had  been  made  for  the 
construction  of  several  more,  and  it  was 
quite  possible  that  in  a  year  or  two  there 
would  be  half  a  dozen  in  operation.  Con- 
cerning the  forest  fires  which  prevailed  in 
that  district  during  the  summer  and  the 
possible  effect  upon  the  lumber  trade  of  the 
country,  he  said  that  no  immediate  hurt 
would  be  done  to  the  lumbermen.  He  com- 
plained bitterly  of  the  combine  established 
there,  owing  to  which  not  a  foot  of  timber, 
he  claimed,  will  be  cut  this  season,  and  con- 
sequently many  men  will  remain  idle.  The 
destruction  by  the  fire  is  not  as  great  as  was 
at  first  thought,  as  the  trunks  are  only 
charred  to  a  depth  of  a  few  inches,  and  are 
quite  as  valuable  as  if  green.  If  the  timber 
could  only  be  cut  this  season  and  rafted  be- 
fore the  worms  get  at  it,  many  millions  of 
feet  might  be  saved. 


REGARDING  FIRE  SCREENS. 

With  winter  coming  on  apace  and  fires  in 
the  parlor,  studio  and  library  all  ready  to  be 
lighted,  it  is  a  good  time  to  think  of  fire 
screens,  remarks  Housefurnishing  Review. 
These  useful  and  ornamental  articles  of  fur- 
niture have  been,  up  to  the  present  time, 
curiously  monotonous  both  in  design  and 
shape.  Art  metal  workers,  it  is  true,  have 
from  time  to  time  endeavored  to  design 
something  new,  but  they  have  not  displayed 
much  originality  of  invention  up  to  date.  We 
have,  however,  seen  some  very  handsome 
specialties  of  art  metal  work,  which  are  likely 
to  ornament  the  homes  of  many  during  the 
coming  winter.  One  screen  is  of  wrought 
and  sheet  copper  and  brass.  It  is  German, 
17th  century  work,  of  handsome  scroll  trac- 
ery, and  is  novel  in  design  and  delicate  in 
execution.  Another  handsome  specimen  is 
of  wrought  iron  lined  with  copper  gauze. 
This  is  peculiar  from  the  fact  that  the  gauze 
panels  can  be  changed  in  color  according  to 
the  design  of  the  room.  These  are  the  prin- 
cip  il  novelties  to  be  seen  in  this  line  of  goods 
for  the  winter  season,  and  they  will  be  found 
to  be  as  ornamental  in  fashion  and  coloring 
as  they  are  useful  and  essential  in  the  fur- 
nishing of  a  room. 


DowSWell  BR05. 

HAMILTON,  ONTARIO 


MANUFACTURERS    OK 


Clothes  Wringers,  Mangles, 
Churns,  Washing  Machines, 
and  Household  Specialties 


Prices  are  low  but  you  will  find 
our  goods  first-class.  Send  for 
Catalogue 


Eastern  Agents 


W.L 


&  SON,  -  Montreal 


Ramsays 

Pure  Lead 
Mixed  Paints 
Oil  Stains 
Varnishes 

ARE   AHEAD 

Theile  *  Quack 

ELBERFELD,  GERMANY. 

Manufacturers  and  Exporters  of 
high-class 

HARDWARE 

CUTLERY  AND  ENAMELLED  IRONWARE. 
Ask  for  goods  marked  Theile  &  Quack. 

LAMPLOUGH  &  McNAUGHTON 

Canadian    Agents 

Temple  Building,    -    MONTREAL. 

Lucas  &  Co.'s 

IMPERIAL 
FRENCH  CREEN 


This  brand  is  being  pirated  by  unscru- 
pulous parties  who  recognize  the  fact 
that  discnnrnating  and  practical  judges 
pronounce  it  The  Best  Green  Made  and 
will  have  no  other. 

.  .  Beware  of  Counterfeits. 
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HARDWARE. 


TELEPHONE    1780. 


J.  H.  FARR  &  CO.  "-MEiof  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,  Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 

8  to   16    MORSE    STREET,        -         -        TORONTO,     ONT. 


For    Iron   Fencing 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
j  Iron  Work  address 

jj  Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


Limited. 


r0^oRATE  M       JOSEPH  RODGERS  &  SONS, 

*^j  Ya  manufacturers  of 

rJF  Pocket  and  Table  Cutlery,  Scissors,  Razors,  Erasers,  Etc. 

These    goods    have    fully    maintained    their    reputation    as    the    bast    cutlery    in    the    world    for    over 

ONE    HUNDRED  AND  FIFTY  YEARS. 

Any  Infringements  of  our  Name  and  Corporate  Mark  will  be  promptly  prosecuted. 

Sole  Agents  for  Canada, 


JAMES  HUTTON  &  CO., 


Montreal 


CURRENT    JVIflHKET    QUOTATIONS 


METALS. 


Tire  Steel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb    0  10    0  14 


Tin. 

Uamb  and  Flag- 

56  and  28  lb  ingots,  per  lb  . .  181    19 
Straits "     ••■•  V     18» 

Tin  Plates—  Charcoal  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per  k°* 

I.C.,  usual  sizes V  . X 

tv  "  6  50 

IXX  "  7  75 

Raven '&P.D.  Grades- 

I.C.,  usual  sizes 3  in    4  oo 

r  y  "  ....  4  75  o  HO 
t#y  "  "  ...  5  75  H  00 
I  XXX  ..  "  .  6  75  7  HO 
D.C..121XM         3  50    3  75 

g:i:k.""v' ::;:;::.  *™  5<o 

iVo^.-Other  brands  might  be  shaded 
by  25o.  per  box. 

Coke  Plates— Bright 

Bessemer  Steel— 

I.C.,  usual  sizes    3  J"    ?  »" 

I.C.,  special  sizes •>  *o    a  °* 

Carcoat  Plates—  Terne. 

Dean  or  J.G.  Grade— 

I  C.  20  X  28, 112  sheets  . .  h  50  6  75 
I.X.  Terne  Tin 8  7a    9  00 

Charcoal  Tin  Boiler  Plates. 

Coo klev  Grade—  Per  lb. 

X.X.,  14x56,  50  sheet  bxs  ) 
•        14x60,  "  [  6c,    6!c 

Hx65,  ) 

Tinned  Plates 

72x30  up  to  24  gaugo 6J     6J 

26        "     6}    7 

28    "  n  n 

Iron  and  Steel. 

Base  Price 
OommonBa.,  per  1001b    ..     ....    180 

£r-e::    ::      ::  SS  SS 

Hoop  "  '  ••  2  a5  2  30 
»sh  "  ."  ■•  *00  4  25 
Sleigh  Shoe  Steel 2  50 


Russian  Sheet       "         0  104  0  11 

Tank  Platesl-5  and  thicker    2  00    2  25 
Biiler  Rivets 4  50    5  00 

Boiler  Tubes. 

i-inch    104c 


-inch 


131 


Steel  Boiler  Plate. 

\  inch  82  45 

Ifi    "      235 

U       ,l      nd  thicke* 2  25 


Sheet  Iron, 


8  to  20  gauge 
22  to  24       " 
26 


2  40 
2  25 
2  35 

2  60 


2  50 
2  35 
2  45 
2  65 


Canada  Plates. 


Alldull g  IS 

1  polished »  *J 

All  Blight  2  50     2  85 

Iron  Pipe. 

Wrought  674  to  70  p.p.. 
Galvanized,  50  to  50  &  5  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  16  to  20  It. 

Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 4} 

26gauge,  "       *j 

28     "  "       5. 

Gordon  Crown — 

16  to  24  gauge,  per  lb   4 

26gauge,  "         fl 

28      "  "  ,43 

Note—  Cheaper  grades  about    I  cen 

per  lb  less. 

Chain. 

Proof  Coil, 3-16inch,  per  lb 6    6  3-5 


43 
,6 
3i 

41 

5 


1 
5-16  ' 

H 

7 -16 

<A 

% 

% 


4? 


..2  4-5 


Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

Coz  yards °  20 


5  90 
2  70 


0  50 


1  10 


Copper — Ingot. 

English  B.  S   ton  lots  0  1PJ  0  11 

Lake  Superior  0  10J  0  11 

Bolt  or  Bar. 
Cut  lengths,  round,  1  to  3  in  .$0  L'O  $0  22 
"  round  &  square 

1  to  2  in 0  19    0  21 

Vote— Complete,  lengths  abou  If  teen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 
Untinned,  14   oz,  and  light, 

16  oz,  14x48  and  14x60   SO  14    0  16 

Untinned,  14  oz,   and  light, 

16  oz.  irregular  sizes 0  141  "  1K1 

Note — Extra  for  tinning,    2  cents   pel- 
pound,  and  tinning  and  half  planishing 
3  cents  per  pound. 
Planished  and  tinned,    14x 

48  and  14x60  0  26    0  27 

Braziers,  fin  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb..  0  16    0  17 
35  to  45       "  "        ..0  144  u  lAJ 

50  lb  and  above  per  lb  0  J4    o  14J 
Boiler  <£  T.  K.  Pitts 

Plain  Tinned    per  lb 0  19 

Snun  "  0  >3 

Wirt. 
Pure,  in  coils — 

From  1  to  20  gauge 0  23     0  2« 

From  20  gauge,  up 0  26    0  28 

llrass. 

Roll  &,  Sheet,  14  to  26  gauge.  0  18  0  20 

27  to  30      "      ..  0  20  0  21 

30  and  up 0  23  0  26 

Sheets,  hard-rolled  2x4  ft...  0  21  0  23 

Zinc   Spelter. 

Foreign,  per  lb ..  0  044  0  04f 

Domestic    "      00440044 

Zinc  Sheet. 

5  cwt  casks 0  04| 

Part  casks 0  05 

Lead. 

Imported  Pig.  per  lb 0  2J    0  03 

Domestic  "       0  02J 

Bar,  1  pound 0  044 

Sheets,  24  lbs,  sq.  ft,  by  roll  0  04}  0  04j 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  041  0  044 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  par  lb  and  30  p.c. 
discount. 

Note — Cut  lengths,  net  price  ton  lots 
30  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  74c. 


Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  13    C  134 

Standard  0  12    0  12A 

Wire 0  17    0  19" 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's.perlb $0  10    0  104 

Other  makes  "     U    94010 

White  Lead. 

per  cwt. 
Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons    $4  25 

No.  1  Do 4  ^o 

No.  2  Do 4  75 

No.  3  Do 3  5o 

Brendram  Bros'.  Genuine     6  u0 

'•  •'        Decaratuva  5  75 

No    1  5  10 

f.o.b.  Halifax,  St  John,  Montreal, 
Toronto, 

Prepared  Paints. 

(In  1,  1  and  1  gallon  tins.) 

Pure,     per  gallon SI  i'O 

2nd  qualities     "      0  90 

Barn(inbbls)  0  80      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  lied,  per  lb 0  05 

Chrome  Yellow    "      0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

"  Green    0  09 

Chrome    "         0  08 

French  Imperial  Green  0  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwt  1  35  1  40 
"      (J.F.L.S.)"        •'  2  76 

"      Roval         "        "  1  10  1  15    . 
Venetian   Red,  (best)    "        "   130  190). 
English    Oxides    per  cwt        3  00  3  25 
American      "     )      ,.       .,         .  9.  ,  un 
Canadian    "J  1  25  1  so 

Paris   Green,  per  lb  0  15    0  16 

Burnt  Sienna,  pure,  per  lb  0  08J 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  L>lack  "       0  09 

Chrome  Yellows"      0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

ChromeGreons  "      0  12 

Golden  Ochre  0  03) 
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Tarnishes  (in  bbls). 

No.  1  Furni  tare,     per  gal 0  69 

Extra        '  "        0  90 

Brown  Japan  "        0  65 

Brown  Japan,  Turpentine  p.  gal.  0  85 
No.  1  Carriage  •'       1  30 

Gold  Size  Japan      per  gal.  1  00    1  20 
Pure  Orange  Shellac      "      198    2  05 

Hard  Oil  Finish       130 

Oil  Shellac 1  40 

White  Shellac 2X5 

Linseed  Oil  (in  bbls) 

Raw,    per  gal  0  52    0  53 

Boiled        "       U  £5    0  56 

Turpentine  (in  bbls; 
Selected  PackageB,  per  gal    0  39    0  40 

Castor  Oil. 
Best,  per  lb 0  06J  0  07J 

Cod  Oil. 

Cod  Oil,  per  gal.     0  50    0  51 

Glue  (in  bbls) 

Common,  0  07}  0  08 

Frenchmedal 0  09*0  C9J 

Cabinet,  sheet Oil    0  12 

White, extra  0  16    0  18 

Gelatine   0  20    0  30 

Strip   0  16    0  18 

Coopers    0  19    0  20 

A  1  clear  0  09 

Liquid  Glue— F.  Le Page's,  dis.  20  to 
25  per  ct.  off  list ;  Munn's,  dis.  25  to  30 
per  cent,  off  list. 


HARDWARE. 

Ammunition — Cartridges. 

B.  B.  Caps,  50  and  5  per  cent. 

Bim  Fire  Pistol,  dis.40to  45  p.c.  Amer. 

Rim  Fire  Cartridges,  Dom.  50&5p.c. 

Rim  Fire,  Military,  net  list,  Amer. 

Central  Fire  Pistol  &  Rifle,  15  to  18  per 
cent.,  Amer. 

Central  Fire  Cartridges,  pistol  sizes, 
Dom.  30  per  cent. 

Central  Fire  Cartridges,  sporting 
and  military,  1 5  and  5  per  cent. 

Central  Fire,  Military  and  Sporting, 
Amer.  net  list.  B.B.  Caps,  discount 
45  p.c.    Amer. 

Loaded  and    empty  Shells,  "  Trap  " 
and  "  Dominion  '   grade, 25  p.c 
Shot. 

Canadian,  common,  20  per  cent. 

Brass  Shot  Shells,  55  aud  10  p  c. 

Primers,  30  per  cent. 

Wads. — Baldwin's. 

per  lb 

Best  thick  white  felt  wadding, 
in  J  lb.  bags 1  00 

Best  thick  brown  or  grey  felt 
wads,  in  J  lb.  bags 0  70 

Best  thick  white  card  wads,  in 
boxes  of  500  each,  12  and 
smaller   gauges 0  99 

Best  thick  white  cird  wads,  in 
boxes  of  500  each,  10  gauge 0  35 

Best  thick  white  card  wads,  in 
boxes  of  500  boxes.  8  gauge 0  55 

Thin  card  wads  in  boxes  of  1000 
each,  12  and  smaller  gauges...    0  20 

Tbin  card  wads  in  boxes  of  1000 
each,  10  gauge 0  25 

Thin  card  wads  in  boxes  of  1000 
each,  8  gauge 0  45 

Chemically  prepared  black  edge 
grey  cloth  wads,  in    boxes  of  p.  M 
250  each- 
Hand  smaller  gauge 0  65 

9  and  10  gauge 0  75 

7and8gauge 0  yO 

5  and  6  gauge 1  10 

Superior  chemically  prepared 
pink  edge,  best  white  cloth 
wads,  in  boxes  of  250  each — 

11  and  smaller  gauge 1  15 

9  and  10  gauges 1  40 

7  and  8  gauges 1  65 

and  6  gauges i  90 

Anvils 

Per  lb 0  10    0  12J 

Anvil  and  Vice  combined 

each 4  50 

Augers. 

Gilmour's,  discount  50  per  cent. 

Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole, Vaughan's,  each    1  35    1  60 

Excelsior,  Jennings',  discount  50  pei 
cent. 

Awls. 

Sewing  per  gross Z  65    159 

Pegging,  "  ..    0  65    1  25 

Brad,  ....     o  85    1  60 

"  handled  "        ...      3  60    7  3C 

Saddlers'  "        o  45    l  60 

Awl  Hafts. 
Patent  Peg,  per  gross 
"    Sewing,         " 


■;::•:} 


7  25     8  00 


Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 
per  box    6  00  12  00 


Axle  Grease. 

Per  gross  7  00  13  00 

Until  Tubs. 

Zinc  discount 4  00    4  25 

Copper,  discount,  5o  p.c.  off  Revised 

list. 
Steel  Clad  20  p.c.  dis. 

Bells—  Band, 
Brass,  60   to  66§. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 
Cow. 
American  make.discoun  t  60 to 60  and 

5  per  cent. 
Canadian,  dis  45  and  50  pc. 
Form. 

American, eacn 2  00    5  00 

House, 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz     3  35    4  75 

Yloulders'    "      7  50  10  00 

Blacksmiths'   discount   35,40  per  cent 
Belting. 

Agricultural,  50  per  cent. 
No.  1.  leather  dis.  40  &  5  p.c.  to 45  p.c. 
Best,  ditto,  30  t-i  33$  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits — Auger. 
Gilmour  ..  Jis  60  per  cent. 
Excelsior,  discount  eupercei..,. 
Rockford  Common,  65  to  65  and  5  p.c. 

"       Perfection,  50  and  10  per  c. 
Jenning's  Gen,  net  list  to  5p. cent  dis 

Car. 
Gilmour's,  47J  to  50perct>.it 

Expansive 
Clark's,  15  per  cent. 
Bxcelsior,  10  percent. 
Oimlet 

Clark's,  per  doz 0  65    0  90 

Diamond,  Shell  "      100    150 

Nail  and  Spike,  per  gross    2  25    5  20 

Blacking,  (Catchpole's). 

No.  1,  Egyptian  Blacking 9  00 

"    2,  "  "  4  50 

Blind  Rollers. 

Annex     per  doz.     1  25  1  75 

Mascot    "  1  35  1  85 

Erminie  "  1  12  1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb nil    0  15 

Bolts. 
Carriage,  dis,  75  p.c. 
Tire,  dis  60  to  60  and  10  per  cent 
Stove,  dis.,  f0  and  10  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  70  to  70  and  10  per  cent 

Boring  Machines. 

Complete,  with  Augers,  ea.    5  00    7  5C 

Braces. 

Barber's    6  00    7  75 

Barber's  Ratchet 10  00  11  00 

Farm«rs' 2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets— Shelf. 

Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n   0  85    3  20 

Broilers. 
Light,  dis. 65  to  67J  per  cent. 
Reversible,  dis.,  65  to  67$  per  cent. 
Vegetable,  per  doz.,  dis.  37$  per  cent 

Henis,  No.  8        "      6  00 

"    No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz    500    4    23 

Butts— Brass. 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  And  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  70  &  10  to  75  p.c. 
Loose  Pins,  "    70  &  10  to  75  p.c. 
Berlin  Bronzed,  dis.  70.  70  and  5  per 

cent. 
Gen  Bronzed, perpair  0  40    0  65 

Can  Openers. 

Acme,  per  gross   9  00    10  00 

Sardin    Scissors,  per  doz.    3  75      4  50 
Card. 

Horse,  per  doz 0  60    100 

Carpet  Stretchers. 

American,  per  doz 100    150 

Bullarda  "      6  50     .... 


Carpet  Sweepers. 

Bissell,  per  doz 82  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  •'  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "       ....30  00    33  00 

Cartridges— See  Ammunition. 

Castors, 

Bed,  new   list,  dis.  50  &  5  to  50  &  10  p.c 

Plate  dis. 50  &  5  to  50  &  10  p.c. 

Cattle  Leaders. 

No  31  and  32,  per  gross  ....     8  50  1125 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  j.  10 

QueenBton      " i  io 

Napanee         "  i  \o 

Chalk. 

Carpenters'  Colored,  per 

gross 0  45    0  75 

White,  lump,  per  cwt  0  60    0  65 

Red 0  05    0  06 

Crayon,  per  gross  0  14    0  18 

Chisels — Socket,  Framing  and  Firmer 
American, dis  70  and  lOp'ercent. 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85     4  00 

Churns 
Daisy  or  Leader,    dis.    from   factory 

60  and  2V4  per  cent.   From  stock  60 

per  cent. 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns,  per  doz S  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.O   135 

No   2 2  70 

Compasses.  Dividers,  etc. 
American,  dis.,  60$  to  65  p.c. 
Cradles,  Grain. 
Canadian,  discount  25  to  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list; 

dis.  40  per  cent. 
Hart  Mfg.  Co.,(boltdies)(Amer.  list) 
dis.  25  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz  0  88    1  60 

English,     "        2  00    4  00 

Draw  Knives. 
American,  dis.  70  and  10  p.c. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  per  doz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37$  to  40  percent. 
Standard,  dis.  47}  to  50  p.  c. 

Elbows-.flow  Pipe 
$1.00  to  $1.65  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30    0  Hi 

Wine,  per  doz   130    2  25 

Star,  "  2  80    3  90 

FennsCorkstops,  No  2p.doz 170 

Petroleum,  per  doz 4  50    6  50 

Files  and  Rasps. 
Kearney  &  Foote'3  discount  Am.  List 

50  and  5  per  cent. 
Black  Diamond,  50  &10  per  cent.  dis. 

Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50  and  10 

per  cent 
Toronto  File  Co.,  50  and  10  to  60  p.c. 

Amer.  list 
Jowitt's,  dis.  Can.  list,  25pc.  to  27J  p.c. 
Globe  File  Co.'s  disc.  60  and  10  p  c. 
Horse    Rasps,  Kearney  &  Foote's  dis 

Am  list,  60  to  60  and  5  p.c. 
Horse  Rasps,  dis.  45 p.c.  Amer.Hellers 
Horse  Rasps,  Spencer's,  dis.  Can.  list 

40  p.c. 
Horse  Rasps,  Toronto  FileCo.,  50  and 
10  p.c,  Amer.  list. 

Fluting  Machines. 

Each 0  60    2  00 

Forks. 
Hay, Manure,  etc, dis.50J  p.c   rev.  list 

Freezers,  Ice  Cream. 
Gem,  dis,  57J-  to  60  per  cent. 
Shepard's     Lightning, dis.  50   to  50 
and  10  p.c. 

Fruit  Presses. 

Henis',  per  doz  3  25    3  50 

Enterprise,  discount  10  p.c. 
Sbepard's  Queen  City,  dis.  15  p.c; 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise, etc. 

Stanley's,  dis. 50,  55 p.  c. 

Wire  gauges 

Winn's  Nos.  26to33,  each     1  65    2  41 


Glass.—  Window. 
Box  Price. 

Double 
Star.  Diamond 

Size  Per         Per       Per 

United         50  ft      100  ft.    50  ft.  100 
i  nches 
14  to  25  11  5        2  20        1  50 

26  to  40  1  SO  2  30         1  75  .. 

41  to  50  ....         2  75        ....  3  90 

51  to  60  ...  3  20        4  30 

61  to  70  ....        3  50         ....  4  80 

71  to  80  ....         3  90        ....  5  30 

81  to  85  ....        4  40         ....  5  80 

86  to  90  ....        5  00        ....  6  75 

91  to  95  8  25 

96  tolOO  9  50 

101  to  105  11  25 

106  to  110  13  50 

111  to  115  15  00 

Pilkington. 

Ordinary. 

1st  break $2  70 

2nd      "        2  90 

3rd       "        3  10 

4th       "         8  4U 

5th        "        3  65 

6th        "        4  15 

7th        "        4  65 

Picture  Glass 
Pilkington's  ordinary. 

1st  break    4  40 

2nd      "       4  7(, 

3rd      "        5  40 

4th       "        5  go 

5th      "        g  50 

fitb      "        6  9( 

7th       "        7  7f 

Gas  Fittings  and  Staple  Brackets 

Jas.  Barwell,  Toronto-Dis.  20  to  25  p. 
c,  free  of  du*y.  Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each   30 

Enamelled"     0  55    ...... 

Grindstone  Fixtures. 

P.  S.  &  W.,  per  doz 3  60    4  25 

Hammers — Nail. 

Maydole's    net  list  to  5  per  cent,  dis 
Can.  discount  25  to  27  j  p.c 
Tack. 

Magnetic,  per  doz  110    i  f>o 

Sledge 

Canadian,  per  lb 0  121  0  13 

Ball  Pean. 
English  and  Can.,  per  lb      0  25    030 
Handles. 

Axe       per  doz 75    2  00 

Store  door    "     1  00    x  80 

Chest,  per  doz  pairs  0  40    2  511 

Chisel. 

Firmer        per  gross 3  00    450 

Socket  Firmer   "         325    son 

Socket  Framing  per  gross    3  75    5  no 

Fork. 

C.  &  B., discount  35 percent.  to40  o  c 

Hoe.  ' 

C.&B.,  discount  35  per  cent,  to  40  p.c 

Saw. 

American,  per  doz  100    1  25 

Plane. 

American,  per  gross 3  15    3  it, 

Hammer  and  Hatchet. 

American,  per  doz  0  50    0  8( 

Cross  Cut  Saw. 

Canadian  per  pair 0  15    0  20 

Hangers. 
Ooor  4  and  5  inch,  per  pair    0  40    0  80 
Lanes,  5o  to  50  and  5  p.c. 
Hatchets. 
Can.,  dis  40  to  42J  p  c. 
Hinges. 
Blind,  Parker's, dis.  60  and  10  to  65  p  c 
"      hepard's  Noiseless,  dis.  60  pc 
"  •'    Buffalo,  di8  60to70  p.c 

Light  T  and  strap,  dis  65  to  7n  p  u 

Heavy,  per  lb OS  3-5    0  04 j 

Screw  book  and  hinge — 

6  to  10  in.,  per  set 0  00    0  033 

12  up  "        0  CO    0  02J 

Per  doz.  set 

Screw,  Eureka '  13    1  80 

Gate,  Clark's 150    2  20 

"       Shepard's,  dis  50  to  60  p.c 

Per  doz.  pairs 

Spring    135    140 

"    Shepard's  Samson   1  75    1  90 
Hoes. 

Garden,  Mortar,  etc.,  discount   £2} 

per  cent,  revised  list. 

Planter  doz 4  00    5  0. 

Hooks — Cast  Iron 

Birdcage,    perdoz 0  50    1  n 

Clothes  Line,    "        0  27    0  63 

Harness,  "        0  72    0  88 

Hat  and  Coat,  per  gross      1  00    3  00 

Chandelier   perdoz 0  50    1  00 

Wrought  Iron. 
Wrought  Hooks  and  Staples,  Car. 

dis.  40  and  5  to  40  and  10  percent. 
Wrought  Hooks  and  Staples,  Amer 

dis.  80  to  80  and  lOpercent. 
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Wirt. 
Hat  andCoat.dis.  55  to  60  p. c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng..  dis.  60  per  cent. 

Horse  Nulla 
Canadian, dis.    60  to  60  and  2$  p.c. 

Home  Shoes, 
F.O.B.  Toronto  &  Hamilton....  $3  65 
Snow.        "  ...     3  75 

F.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  Picks. 

Star,perdoz 3  00   3  25 

Kettles. 
Brass  spun,  7$  per  c.dis.  off  new  list 
Copper,  per  lb  0  30    0  35 

Enamelled  Can.  50  p.c 
American,  60  and  10  to  65  and  5  p.c. 

Keys 
Lock,  Can, dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.  P.,  85  to  3  00 

per  doz. 
Bronze,  Berlin,  per  doz   ..    2  75    3  25 
Bronze  Gem,        "        ....    6  00    9  00 
Sava  "        ■•••    8  75  10  00 

Shutter    porcelain,  F  & 

t,   screw,  per  gross 8130    4  00 

Knives. 
Clauss,  bread  cake  and  paring  knives 

$7.20  per  doz.  nett. 
Hay  Knives,  spear  point,  L  or  T  hdle 
52$  per  cent.  dis. 

Lightning,  per  doz 6  50    8  40 

Heaths,  45  per  cent.  dis. 
Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  perdoz    2  20    5  60 
Galvanized  1  87    3  85 

King,  wood,  "  2  75    2  90 

"       glass  '  4  00    4  50 

All  glass,  '  1  20    a  30 

Lines. 

Fish,   pergross 105    2  50 

Chalk,         "  1  90    7  40 

Locks— Door. 

Canadian,  dis.  per  cent 50 

Russell  &  Erwin,  perdoz    2  90    7  50 

Cabinet. 
Eagle,  dis.  percent,  40  to  42$  p.c. 

Padlock. 
English  and  Am.  par  doz        50    6  00 
Scandinavian,  1  00    2  40 

Eagle,  dis.  percent, 15 to  17$  pc. 

Mallets. 
Tinjmiths',  perdoz    1  25    1  50 

Carp't'rs', hickory      "  1  25    3  75 

Lignum  Vitae,  "         3  85    5  00 

Caulking, each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis     00  to  25 
per  cent.  dis. 

Home,  each 

Mincing  Knives. 

American,  per  doz  42    2  35 

Molasses  Gates. 
stebbin's  Patent,  dis.  percent,  65  to 
70.10  to  75  per  cect 

Nails. 
Cut  Nails  (Iron) 
1    Either  Canada  or  Amer.    Pat'n. 

'  Basis— 50  to  60  dy 1  75 

40dy 1  80 

30  dy 1  85 

20,16&l2dy 1  90 

lOdy .     1  95 

8  &9dy 2  00 

6&7  dy 2  15 

2.  Amer.  Pattern  Only 

from  4  to5dy 2  25 

3dy.  (lath) 2  75 

3.  Canada  Pattern  Only 

from  4to5dy 2  25 

3  dy.  (lath) 2  65 

3dy.  A.P.  Fine 3  35 

Cut  Nailsi  steel)  Add  10c.  to  the  prices 

in  list  for  iron  nails. 
Wire  Nails,    75,   10  and  5  per  cent  ; 
3  per  cent,  cash  delivered  in  lots 
of  10  kegs  or  more. 
Brads  &  Moulding  Nails,   75, 10  and 
5  per  cent,  from  new  list. 
Nail  Pullers.. 

German  &  American 1  85    3  50 

Nail  Sets. 

per  gross 
Sauare,  round  and  octa- 
gon              3  38    4  00 

Diamond 12  00  15  00 

Netting. 
Poultry,  65  to  65  and  5  per  cent. 

Oil. 
Canada  Refined  Oil  (Toronto)  14       15 

Carton  Safety     "     0  17    0  18 

Canada  WW.     "      0  20    0  22 

American  W.W."    0  25 

S  R.  Seal  per  gal  0  63    0  65 


Oilers. 
McClary's  Galvan.  Iron 
Oil    Can,    with    Pamp, 

perdoz 19  50 

Zinc  and  TiD,  dis.   50,  50  and  10. 

Copper, per  doz 1  25    3  50 

Brass,  "       .     I  50    3  50 

Malleablu,  dis   jsb  per  ct. 
Pails. 

Galvanized,  perdoz  2  25    3  30 

Pencils. 

Oixon's,  per  gross 100    4  25 

Carpenter 2  25    3  60 

Picks 

Pjrdoz 6  00    9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent     American  dis. 57$ 
Wood,  fancy  Canadian,  or  American 

40  per  cent. 

Bailey's(Star.R  &  L.Co.)42$  to45p.c 

Miscellaneous,  dis.  15  to  17$  per  cent 

Bailey'sVictor.dis.  15  to  17$percent 

Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.  dis 

37$,  40  p   c. 
Button's  Imitation,   per 

doz 5  00    9  00 

German,  per  d&z 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  and  10  p.  c. 
Poppers. 

Corn,  square,  per  doz 135    2  00 

Pruning  Shears. 

Perdoz 4  00    5  50 

Pulleys 

Hothouse,  per  doz 55     100 

Axle 22        33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  60  to 

60  and  5  per  cent. 
Pitcher  Spout,  70  to  70  and  5  p.c 
Canadian  Cistern  60  to  62$  p.  c.from 

factory. 
Canadian  Pitcher  Spout  70  to  70  and 
5  p.  c.  from  factory. 
Punches 

Saddler's,     perdoz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'        hollow,  perinch     1  00 

Putty 

Bladder,  per  100  lbs 1?        2 

Tins,  lbs   2  50     2  75 

Rail. 

Barn  Door,  per  foot 3         3$ 

Sliding  Door,        "      ....  3$        3J 

Lanes,  3$  to  31c.  ft. 

Rakes. 

Cast  Steel  and  Malleable  Canadian 

list  dis.  52$  p.o.  revised  list. 

Kazors. 

Boker's,  perdoz    7  50  11  00 

Wade  &  Butcher's      "         3  60  10  00 

Arbenz's,  "  9  00  18  00 

Razor  Strops. 

Currier's,  per  doz  1  25    3  60 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent   cash  30  days. 
Copper  Rivets,  dis.  50  per  cent. 
Iron  "  "    55  and  10  p.c. 

Tinned  and  Black  Rivets,  55  &  10  p.c. 
Burrs,  Iron,  50  and  10 
Terms,  4  mos.  or  3  p.c.  cash  30  days 
Rivet  Sets. 
Canadian  dis.  30,  35 per  c 

Rope         Per  lb. 

Sisal.    Manilla. 

7-16  in.  and  larger 7»       9$ 

*,5-16,  %  in 8        10 

Cotton,  per  lb 13       16 

New  Zealand 8$         9 

Russia  Deep  Sea,  per  lb.        12$      13$ 

•lute    "    ...      06}     07$ 

Rules. 
Boxwood,  dis.  80  to  80  &  10  p.c. 
Ivory, -lis  37$  to  40  per  cent 

Sad  Irons. 

Mrs.  Potts,  per  set    ....       65 

"  N    P.         '  ....        90 

Sad  Heaters. 

Dome, Shepard's, per  doz    4  75    5  00 

Sand  and  Emery  Pater. 
B.&  A.,  sand,  40  and  5  to  45  percent. 

Emery,  per  quire 55        90 

Sash  Cord 

Perlb 22        50 

Sash  Locks. 
Triumph  and  Morris, dis37$,  40per 
cent. 

Kempshell's  dis.  40,  62$  per  cent. 
Canadian,  dis.  45,50  p.  c 
Sash   Weignts  . 

Sectional,  perlb 1$     1§ 

Saws. 
Crosscut,     McMillan      & 

Haynes,  per  ft      0  49    0  70 

"Empire"     EcMillan     & 
Haynes,  perdoz  7  50 


Hand,  Disston's,  dis  15 p.c. 
S.  &  D  ,  dis.  35  per  cent,  to  40  p.c. 
Cross  Cut,  Disston's,  per  ft.  35to55 
S  *  D   dis.   35  p  c.  on  Nos  2  and  3. 
Hack, complete,  each —        75    2  75 

"       frame    only  75 

Saw  Sets. 
'Lincoln"     McMillan    & 

Haynes  per  doz 7  50 

Scales. 
Standard  Manufacturing  Co.,  60  p.c. 
Gurney  Scales,  5  '  p  c. 
B.  S,  &  M.  Scales,  50  p.c. 
Scrapers. 

Box,    perdoz  2  10    4  50 

Foot,       "  40    3  50 

Screens. 
Window,  patent,  perdoz    3  50    4  50 

Door,  per  doz 10  75 

Screw  Drivers. 

Sargent's,  per  doz 65    4  00 

S  c  r  s  w  s 
Wood,  F.  H., Iron,  and  Steel,  80  per 

cent.,  dis. 
Wood,  R.H.      "        75  per  cent.  dis. 
"      P.H.  Brass77$       "  " 

•'      R.H  72$       " 

Diamond   Point  wood   screw  nails 
bright,  dis.  77$  and  20  per  cent . 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount52$  per  cent,  revised  list 

Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis. 75  percent 
B.  &  W.  N.  P  ,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
JStna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"       N.P„  70  per  cent. 
Clauss,  Pull  nickel,  60  p.c.  off 

"      Japanned  handles,  67$  p.c.  off. 
Sheaves 
Sliding  Door,  per  set    ...        77    140 

Shovels  and  Spades 
Canadian,   dis.  42$  special  brands 
net  price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz    105    110 
tinned,  1  25    1  35 

Tin  Rim,  "  "  2  30    2  45 

"  black,        "  1  80    2  25 

Snaps 
Harness,  German,  dis.  35  to  37$  p.c 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  i  or  Vi  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Perlb 0  26 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American 1  35    2  35 

Spoons  and  Forks. 

TeaSpoons  pergross    7  50   12  00 

Dessert  "      ....         "         21  00  

Table       "       ....         "         30  00    30  00 

Dessert  Forks...         "         24  00  

Medium     "      -         "         27  00  

Table  "      •■         "         36  00  

Squares. 

Iron,  perdoz  165    2  90 

Steel,  dis.  80  and  5  to  80  and  7%  p.c. 
Try  and  bevel,  dis.  50  to  52$  percent 

Staples. 
Fence,  galvanized,  perlb       3}       3$ 
Wrought  Iron,  dis. 80  &  5  to  80  &  11 
Stocks  and   Dies,  Amer.   dis.  25  p.c. 

Stove  Polish,  (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz 1  75 

No  1  Stove  Paste,  per  gross 9  00 

■•2       "  ' 4  80 

Stone. 

Washita, perlb 0  25       50 

Hindostan,  per  lb 0  06       07 

"  Slips,  per  lb  9 

Labrador,   perlb 013 

Axe,    "        0  15 

Turkey  '       0  50 

Arkansas  "      1  50 

Water-of-Ayr    "      010 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut,  Carpet  Blued , gimp,  60  per  cent 
"  tinned,  dis.  70  per  cent. 

Swetles'  iron,  blued  ortinned,  dis.  50 

per  cent. 
Upholsterers" dis.  50  percent. 
Copper  Nails, dis.  62$  per  cent. 

"       Tacks,  45  per  cent. 
Clout  Nails,  dis    60  to  67$  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  60  to  65  per  cent. 


Trunk  Tacks,  dis.  57$  per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  62V,  p 
Cigar  Box  Nails, dis.  45  per  cent 
ShoeFinders'TacKs.fiO  per  cent. 
Shoe  Nails,  Hungarian  Nails,  etc., 37$ 
per  cent. 

Tape  Lines. 
English,  ass  skin  perdoz.  82  75  85  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman  s,     each  0  90    2  85 

steel, each       0  80    8  00 
Thermometers. 
Tin  case  &  dairy,   dis. 75  to  75  &  10  p.c 

Thimbles. 
Asbestos,  filled,  per  doz.,  35  to  40  p  e 
Ties. 

Cow, perdoz 1  ■'■•    2  50 

Tinner's  Tools. 
P.S.&W.,netlist. 
Canadian  15  to  35  per  cent  dis. 

Tinware. 
Stamped, dis. Assnlist, 70, andl2$  per 
cent,   to  70    and  25  p.c.  on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "       " 

Transom  Lifters 
Payson's,  S2.60  to  85.00  per  doz. 

Traps 
Game, Newhouse,  dis  33$  p.c.  to  35  p.ci 
Game.H  &  N.,  P.  S.  &  W.  orSteel.621 
to  60.10  H  &  N  and  70  p.o.  steel. 

Mouse,  per  doz  0  35    1  50 

Rat  "         2  00    4  50 

Trowels, 
Disston's,  discount  10  p.c. 

German,  per  doz   4  75    9  00 

Brade's       "        00  10  50 

D   &  S.,  discount  35  p.c. 
Triers. 

Butter,  perdoz 6  25    9  00 

Twines. 

Bag,  Russian,  per  lb 0  00    0  21 

Wrapp'g.mottl'd.pr.pack    0  50    0  60 
cotton,  per  lb..    0  17    0  18 

Mattress,  per  lb    0  33    0  45 

Staging        "         0  27    0  36 

Broom         "  0  30    0  5b 

Binding,  Common  Sense-     6$ 

"         Blue  ribbon 0    8 

"         Redcap 0    7 

Sterling   0  61 

"         Prison    0  8 

On  prison  made  twine  freight  is 
prepaid  to  any  railway  station  in 
Ontario. 

Vises. 

Hand.perdoz 4  00    fi  00 

Bench,  parallel, each 2  00    4  50$ 

Coach,  each  6  00    7  00 

Peter  Wright's,  per  lb....    0  12    0  13 

Pipe,  each 5  50    9  00 

Saw, perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz    4  0"    8  50 

Washers  "Iron,"  40  per  cent.  ,4  mos. 
or  3  per  cent. 

Well  Wheels. 
Amer. .perdoz.  8,10  &  12  in.    3  38    6  Ou 

Wire. 
Brass  Wire, 16  to  25  wire  gauge,  18to 

24c.  lb. 
Copper  Wire,  17$  p.  c.  dis. 
Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
[In  lots  of  1  000  lbs.,  annealed  oiled, 
and  annealed  and  galvanized, freight 
will  be  prepaid.] 

Bright,  Coppered  steel  and  spring  20 
per  cent  f.o.b.  Montreal,  Toronto  or 
Hamilton. 
Broom  Wire  5}  to  6jc.  per  lb. 
Clothes  Line  Wire,  19  gauge,  per  doz 

coils 3  95 

Wire  Fencing. 
Galv.2barb,2$&5in. apart      \„,        ~. 
"4      "     4   &  6  "       "  j"3*        J* 
"    Plain  twist,  all  deld        3J       3$ 
"    Steel  thorn  and  rib- 
bon         4}     5 

"Lock  Barb,'' 4  point 4$ 

Ditto  Glidden  2  point 4$ 

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points 4$ 

Steel  staples  3}      3$ 

Terms,  60  days  or  2  percent,  in  30 
days. 

Wire  Cloth 
Ordinary,  discount  2b  p.c. 
Painted  Screen,  p.lOOsq.ft    1  85    1  9 

Wrenches. 
Acme,  35  to  37$  per  cent. 
Agricultural,  70  and  10  to  75  p.c. 
Standard , dis.  60, 60  &  lOp. c. 
Coe'sGen'ne.dis.  32$  to  35 p.  c  dis. 
Diamond,  dis.  33$,  35  p.  C 
Tower's  Engineer,  each    ..     2  00   3    ■ 

S.,  per  doz 5  80    7    0 

G.  &K.'sPipe    "      6  00 

Burrell's    "      eai—i 3  40 

Pocket,  perdoz 125    2  00 


Half  Price 


The  original  selling  price  of  ''Ideas  for  Hardware 
Merchants"   was  $1.00  ;  the  price  now  is 

SO     CENTS 

And  Only  handled  by  ourselves.  We  bought  out  the  publishers 
at  a  bargain,  hence  the  exceedingly  low  price. 

"  There  is  a  tide  in  the  affairs  of  men 
Which  taken  at  the  flood  leads  on  to  fortune  ; 
Omitted,  all  the  voyage  of  their  life 
Is  bound  in  shallows  and  in  miseries." 

This  is  the  opportunity  of  your  life.  Will  you  grasp  fortune  as 
she  rapidly  glides  past  you  and  within  reach  ?  We  have  only  a 
limited  number  of  copies  and  they  are  rapidly  going.  Mailed  on 
receipt  of  price,  postage  prepaid. 


THE  J.  B.  McLEAN  PUBLISHING  CO. 

10  Front  Street  East,  TORONTO,  ONT. 


Brandram  Bros.  &  Co, 


ROTHERHITHE,  LONDON,  ENG. 


^ 


^??'*> 


B.  B. 

GENUINE 


Manufacturers  of 

The 

Celebrated 

Brand 


^o;^ 


B.  B. 

NO.  ONE 


WHITE  LEAD       B.  B.      WHITE  LEAD 

White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


For  samples  and  information  apply  to 


HENDERSON  &  POTTS 


Nova  Scotia  Paint  Works, 


Halifax,  N.S 


WE  WANT  TO  HEAR. 


WHEN  YOU  NEED 


RUBBER  HOSE. 


OUR  BRANDS 


"Maltese  Cross,"  "Extra  duality,"  (Black  or  White), 

"Kinkproof,"  (Wire  Bound),    "Antimony,"  (Red), 
"Lion,"  "King,"  "Leader,"  "Fairy,"  (Cotton). 

The  Gutta  Pergha  &  Rubber  Mfg.  Go. 

61-63  FRONT  ST.  W.,  TORONTO.     OF  TORONTO,  LTD. 


OXFORD  LINE  OF  STOVES  AND  RANGES 

The  best  selling  stoves  in  the  market.    See  our  stoves  before  purchasing. 

DUCHESS  OF  OXFORD 


THE  DUPLEX  FLUE  with  which  these 
Ranges  are  fitted  ensures  quick  working  and 
even  heating  of  all  parts  of  the  oven,  and 
prolongs  the  life  of  the  Fire  Linings. 


RANGES 

Are  of  modern  construction. 

Are  handsomely  ornamented. 
Are  great  water  heaters. 
Have  large  ovens. 

COUNTESS  OF  OXFORD 

BASE  BURNERS 

Every  stove  a  double  heater  of 
unequalled  power. 
Large  and  quick-working  ovens. 
Modern  and  attractive  in  design. 
Handsomely  ornamented. 

Thousands  of  Oxford  Stoyes  and  Ranges 
in  use  and  every  one  satisfactory 


THE  GURNEY  FOUNDRY  CO.,  ltd.,  T 


MANU  FACT  U  KED  1$  Y 

ORONTO 
ONT. 


THE  GURNEY-WIASSEY  CO.,  lid.,  M 


ONTREAL 
QUE. 


VOL.  VI. 


TORONTO,  NOVEMBER    17,  1894. 


No.  46. 


MAGNOLIA  METAL 


IN     USE    BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST    ANTI-FRICTION    METAL    FOR 

High-Speed  Engine,    Dynamo,    Rolling-Mill,    Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL   CO., 


London  Office  :  75  Queen  Victoria  St. 
Chicago  Office  ;         Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and    Sole    Manufacturers, 

74  Cortlandt  Street,   NEW  YORK, 


CANADA'S  LARCEST 
MANUFACTURERS 


Safford  ^  Radiators 


FOR 


Hot  Water  and  Steam  Heating 


NO 


BOLTS   .   .    . 
PACKING 
LEAKY  JOINTS 


Largest  Variety  of  Styles. 
Biggest  Stock  in  Canada. 


The  trade  only 
supplied.  .  .  . 


Toronto  Radiator  Mfg.  Co. 

TORONTO     -      ONTARIO 


BRANCH  HOUSES— Montreal,    Quebec,    St-IJohn,    Winnipeg,  and  Vancouver,  B.  C. 


TO   THE   TRADE 


English 
Canadian 


AND 


American 


Trace  Chains 
Halter  Chains 

i    and  6  Feet. 

Halters 


RICE  LEWIS  &  SON 


LIIMIITIEID 

Cor.  King  and  Victoria  Streets 


.   .  TORONTO 


Steel 


"  No.  2 " 


Clad 


We  are  now  making  in  two 
lengths,  viz.  : 

5  ft.  6  in.    List  Price  $25.00 
5  ft.  "      "        23.00 


"  Perfection  "  Inside  Seam 

ELBOWS. 

Strongest 
Handsomest 

Best 


The  Toronto  Steel  Clad  Bath  and  Metal  Co. 

LIMITED. 

A.  G.  BOOTH,  Manager. 
123    QU£EN   STREET    EAST  TORONTO. 
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Different 
Kinds 


Standard  Patent  Stove  Pipe, 

Stove  Boards,    Coal  Hods. 

Order  All  Fall  Lines  Early. 


Kemp  Manufacturing  Go. 

TORONTO,   ONT. 


. .  HARDWARE . . 

A    PRACTICAL   JOURNAL    FOR   THE    WROUGHT,    CAST,    STAITPED, 
SHEET   AND  SPUN   METAL  TRADES. 


Published  Weekly. 

$":.00  a  Year. 

Vol.  VI. 

TORONTO  AND  MONTREAL, 

NOVEMBER    17, 

1894 

No.  46 

J.  B.  McLEAy, 

President. 


HUGH  C.  McLEAN, 

Sec.-Treas. 


Tbe McLean  Publishing  Co.,™ 

FINE  MAGAZINE  PRINTERS 

and 

TRADE    JOURNAL    PUBLISHERS. 


HEAD  OFFICE 


10  Front  St.  E. 


MONTREAL  OFFICE  :    -         146  St.  James  St. 
E.  Desbarats,  Manager. 

EUROPEAN  BRANCH : 

Canadian  Government  Offices, 
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THE  WINTER  AND  HOLIDAY  TRADE 

THE  successful  hardware  merchant  is 
he  who  trims  his  sails  to  catch  the 
breezes  that  blow  during  the  respective 
seasons. 

The  winter  holiday  season  is  now  ap- 
proaching, and  it  is  opportune  that  those  in 
the  trade  who  have  not  already  done  so, 
should  get  ready  to  catch  all  the  advantages 
which  come  with  it. 

The  wholesale  houses  are  now  all  well 
supplied  with  goods  of  the  desired  charac- 
ter, and  no  merchant  should  have  any  diffi- 
culty in  making  his  selections  from  their 
stocks. 

The  most  satisfactory  way  for  the  retailer 
to  purchase  supplies  peculiar  to  the  coming 
season  is  for  him  to  visit  the  wholesale  cen- 
tres in  person.  In  the  event  of  his  not  be- 
ing able  to  do  so,  the  traveler  is,  of  course, 
a  good  substitute  ;  and  some  merchants,  in 
fact,  can  probably  do  better  with  the  travel- 
ers than  with  the  principals.  But,  as  a 
rule,  it  is  better  for  the  retailer  to  call  at  the 
wholesale  warehouse,  as  there  are  many 
little  nick-nacks  and  bargains  that  he  can 
pick  up,  which  he  otherwise  would  not  get. 

The  goods  once  bought,  the  next  thing  is 
to  display  them,  and  just  like  an  advertise- 
ment, the  more  frequently  they  are  changed 
the  better. 

At  least  once  a  week  the  window  display 
should  be  changed  or  re-arranged. 

Lamp  goods,  with  all  the  necessary  para- 


phernalia, can  be  metamorphosed  into  a  nice 
display  one  week.  The  next  week  skates, 
hockey  sticks,  curling  stones  and  other  ad- 
juncts to  winter  amusements  may  be  intro- 
duced, and,  so  on,  ad  infinitum,  every  week 
having  something  new  to  attract  and  enter- 
tain the  people  that  pass  the  store. 

Winter  and  holiday  goods  afford  ample 
scope  for  the  display  of  the  window-dresser's 
taste,  and  any  man  with  the  smallest  bump 
of  arrangement  ought  to  be  able  to  devise 
at  least  a  half-decently  displayed  window. 
But  if  there  is  any  retailer  whom  Nature  has 
so  overlooked  as  to  bless  him  with  no  ability 
in  this  respect,  he  certainly  has  clerks,  a 
wife,  a  friend  or  somebody  who  can  help 
him  in  his  dilemma.  There  is,  therefore,  no 
reason  whatever  why  the  window  of  every 
retail  hardware  store  in  the  land  should  not 
have  some  sort  of  arrangement  about  it. 


ABOUT  THE  SKATE  TRADE. 

WHILE  the  demand  for  acme  skates  is 
still  large,  there  is  a  growing  de- 
mand for  something  new,  and  thus 
there  is  furnished  a  good  opening  for  some- 
thing in  the  way  of  novelties.  Hockey  clubs 
are  exacting  in  their  demands  in  the  matter 
of  skates,  and  perhaps  are  sometimes  more 
critical  than  necessary  on  lines  of  question- 
able importance.  The  different  qualities  of 
ice  regulates  largely  the  proper  skate  for  the 
time  being.  Hard  ice  may  be  skated  on 
with  a  narrow  skate,  but  soft  ice  needs  a 
medium  or  wide  blade. 

Although  the  German  product  is  low,  it 
is  somewhat  questionable  ifthe  quality  would 
suit  buyers  in  this  market. 

Some  makers  have  modified  their  patterns 
to  suit  the  boots  of  Canadian  skaters.  The 
heels  of  factory  boots  have  been  too  low. 
Boots  should  have  heels  fully  half  an  inch 
clear  of  the  shank  in  order  to  adapt  them  to 
the  heel  fastening  of  clamp  skates.  If 
skaters  generally  were  aware  of  this,  much 
more  comfort  would  follow  in  the  use  of 
clamp  skates.  Thicker  soles  than  are  gener- 
ally worn  would  contribute  much  to  the  com- 
fort of  skaters. 

The  material  supplied  for  the  use  of  skate- 
makers  is  now  more  readily  obtainable  and 


better  suited  to  the  purpose  than  in  former 
years. 

A  Nova  Scotia  maker  recently  expressed 
the  opinion  that  a  low  reciprocal  tariff  would 
probably  help  the  skate  trade  in  all  direc- 
tions. 


AN  ABNORMAL  DECLINE. 

THE  fact  that  American  pig  iron  has 
been  sold  as  far  east  in  Canada  as 
Montreal  at  the  extremely  low  price 
of  $17.50  per  ton  is  sufficienfly  wonderful  in 
itself  when  the  distance  that  this  iron  has  to 
be  carried,  and  others  facts   are  considered. 

It  is  not  more  wonderful,  however,  than 
the  remarkable  decline  which  has  taken 
place  in  the  cost  of  American  iron  during 
the  past  decade. 

In  1884  No.  1  anthracite  foundry  pig  iron 
was  selling  at  Philadelphia  at  $20.50  per 
ton  ;  to-day  it  is  selling  at  $12.50  or  $8  per 
ton  cheaper  than  it  was  ten  years  ago. 

The  fluctuation  in  values  was  not  violent 
until  the  year  1890,  except  in  1885  and  1889, 
when  there  was  a  difference  of  $2.50  and 
$3.25  per  ton  respectively,  and  the  price  of 
$20.50  in  1884.  But  though  they  showed 
the  fluctuation  between  January  1884  and 
January  1890,  they  were  substantially  the 
same  at  these  two  periods,  for  in  January, 
1890  the  ruling  price  for  No.  1  pig  at  Phila- 
delphia was  $19.90. 

This  figure  was  the  culmination  of  an  ad- 
vance which  set  in  in  the  latter  part  of  1889, 
but  by  July,  1890,  the  price  had  fallen 
almost  $2.00  per  ton,  and  from  that  period 
the  present  unprecedented  decline  set  in 
and  has  continued,  no  recovery  of  any  mo- 
ment being  noted  during  the  years  which 
have  since  elapsed.  In  other  words,  be- 
tween January,  1890,  and  January,  1894, 
there  has  been  a  decline  averaging  40  per 
cent,  below  the  figures  which  prevailed  pre- 
vious to  this  period. 

It  is  not  surprising,  therefore,  that  the 
wages  of  iron  workers  across  the  lines  have 
been  reduced,  for  a  moment's  reflection  will 
show  that  it  has   been  absolutely  necessary. 

In  fact,  the  surprise  is  that  American  iron 
and  steel  manufa' turers  have  been  able  to 
face  the  adverse  conditions  as  they  have 
done.  Indeed,  if  the  decline  is  continued, 
the  prospect  for  them  is  anything  but 
hopeful. 


HARDWARE 


REMOVE  THE  STUMBLINGBLOCKS. 

CANADA  desires  to  trade  with  Aus- 
tralia and  Australia  desires  to  trade 
with  Canada.  And  there  is  reason 
for  this  mutual  desire  :  Both  countries  are 
the  offshoots  of  ihe  one  parent  stem,  and 
each  has  articles  to  sell  that  the  other  can 
buy,  while  distance  between  the  two 
countries  has  become  of  little  moment  on 
account  of  the  swift  steamers  that  now  ply 
between  each. 

Canada  and  Australia  have  been  transact- 
ing some  business  with  each  other  ;  and 
since  the  establishment  of  the  direct  line  of 
steamships  they  have  been  buying  and  sel- 
ling more  than  they  did  before. 

But  there  is  one  great  obstacle  in  the  way 
of  the  full  development  of  trade  relations 
between  these  two  parts  of  the  British 
Empire.  That  obstacle  is  the  tariff  wall 
which  Canada  and  most  of  the  Australian 
Colonies  have  encircled  themselves  with. 

The  freer  trade  is,  the  better  will  it  develop, 
and  Hardware  fears  that  as  long  as  the 
tariff  walls  exist  in  their  present  shape,  spent 
in  vain  will  be  the  greater  part  of  the  efforts 
that  are  being  made  to  stimulate  intercolon- 
ial trade  between  Canada  and  Australia. 

The  cost  of  freight  and  insurance  is  heavy 
enough  tax  upon  a  trade  of  this  character 
without  excessive  customs  duties  to  increase 
its  burdensomeness. 

In  the  movement  for  the  extension  of 
trade  between  this  country  and  the  Austra- 
lian colonies,  Canada  has  been  the  prime 
mover.  Hers  is  the  lion's  share  which  has 
contributed  to  subsidize  the  steamship  line 
that  now  regularly  plies  between  Victoria, 
B.C.,  and  Sydney,  N.S.W.,  and  she  sent 
her  Minister  of  Trade  and  Commerce  to  the 
antipodes  to  make  speeches  and  tell  our 
brothers  and  sisters  there  how  anxious  we 
were  to  trade  with  them.  All  this  was  right, 
and  did  Canada  a  good  deal  of  good,  even  if 
it  did  nothing  but  advertise  her;  but  these 
things  all  cost  money.  And  now,  aside  al- 
together from  the  proposed  Pacific  cable  and 
the  subsidy  to  a  fast  Atlantic  line,  both  of 
which  have  more  or  less  connection  with 
the  scheme  to  develop  Canada-Australia 
trade,  the  Government  of  the  Dominion  has 
appointed  J.  S.  L^rke,  commissioner  to 
Australia. 

Mr.  Larke's  fitness  for  the  position  none 
but  his  bitterest  political  enemies  will  pro- 
bably impugn.  It  does,  however,  seem  to 
us  that  the  first  duty  of  the  Government  is 
not  to  go  to  the  expense  of  setting  up  a 
species  of  court  in  Australia,  but  to  busy  it- 


self about  getting  the  tariff  into  such 
shape,  whether  by  reciprocal  arrangement 
or  otherwise,  as  will  allow  those  Australian 
goods  we  desire  to  come  in  without  being 
unnecessarily  handicapped.  That  is  the 
wise  way  for  it  to  begin,  for  it  is  beginning 
at  the  foundation. 

If,  from  some  defect,  a  piece  of  machinery 
is  not  running  smoothly,  the  engineer  does 
not  spend  time  and  money  in  applying 
lubricants.  He  gets  right  at  the  cause  of 
the  friction  and  removes  it.  So,  if  trade  be- 
tween Canada  and  Australia  is  to  develop  as 
it  should,  the  respective  governments  must 
see  to  it  that,  as  far  as  possible,  those  things 
are  removed  that  are  preventing  the  ma- 
chinery from  running  as  smoothly  as  it 
should.  Then  will  be  time  enough  to  ap- 
point commissioners. 


probably  the  best  times  for  setting  one's 
thoughts  loose  to  hunt  for  ideas  and  hints. 
Reading,  and  particularly  reading  a  good 
trade  paper,  will  assist  in  the  premises. 

If  you  have  not  tried  the  experiment  ven- 
ture on  it  for  a  month  say,  and  watch  the 
fruits  that  will  develop. 


STOP  AND  THINK. 

THIS,  an  age  when  the  business  world 
wants  men  of  action  as  well  as  men 
of  thought.  But  there  is  just  a  danger 
of  the  latter  being  sacrificed  to  the  interests 
of  the  former. 

In  fact  it  is  no  exaggeration  to  say  that 
men  do  not  think  enough. 

This  is  a  busy  world.  Most  business  men 
who  are  accounted  live  are  on  the  rush  con- 
tinually. Steam  is  always  up.  They  have 
no  time  to  clean  up  and  lubricate  the  ma- 
chinery of  their  systems.  Full  speed  they 
must  keep  up  least  a  competitor  gains  an 
advantage  or  secures  a  customer  that  they 
claim  by  a  sort  of  divine  right  to  be  theirs. 

Push,  perseverance  and  action  are  all 
right.  But  a  business  man  needs  more  than 
these  qualifications  in  order  to  win  success. 

He  must  be  a  tactician,  a  schemer,  an 
inventor.  These  things  a  man  cannot  be  if 
he  does  not  stop  to  think.  To  think  is  not 
to  dream. 

The  most  successful  merchants  are  those 
who  originate  new  ideas  to  catch  trade,  or 
those  who  possess  the  faculty  of  being  able 
to  appropriate  the  ideas  of  others.  But  all 
this  comes  of  thinking. 

A  man  without  brains  is  an  imbecile  ;  and 
the  man  who  attempts  to  run  his  business 
upon  action  purely  may  not  be  an  idiot  him- 
self, but  one  thing  is  certain,  his  business 
will  lack  brains.  And  where  this  essential 
is  wanting  it  does  not  require  a  prophet  to 
tell  what  the  end  will  be. 

Every  man,  be  he  merchant,  clerk  or  any- 
thing else,  should  take  time  to  think.  Think 
how  to  buy,  think  how  to  sell,  and  think 
how  the  stock  may  be  best  arranged  and  the 
window  dressed. 

As  far  as  possible,  it  is  best  to  have  a 
regular  time  for  thinking  just  as  one  does 
for  eating  and  sleeping.  What  that  time 
shall  be  each  is  best  able  to  decide  for 
himself.  During  the  early  hours  of  the 
morning  or  the   quiet  of  the   evening    are 


FIRMNESS  OF  LINSEED  OIL. 

LINSEED  oil  has  manifested  a  much 
firmer  tendency  in  Montreal  during  the 
past  fortnigh*.  Considering  the  posi- 
tion of  affairs  on  outside  markets,  the  fact 
that  the  Montreal  stock  is  much  lighter  than 
is  usually  the  case  at  this  season  has  a  good 
deal  to  do  with  this  tendency.  Besides,  the 
quantity  to  arrive  is  very  light,  and  for  this 
reason  Montreal  operators  in  the  article 
look  for  much  higher  prices. 

Their  reason  for  this  belief  is  the  strong 
statistical  position  locally  and  the  fact  of 
heavy  purchases  of  raw  material  at  different 
points  by  an  American  syndicate.  The 
action  of  these  people  is  said  to  have  been 
induced  by  the  short  crop  of  seed  in  the 
United  States,  which  has  created  the  im- 
pression that  they  can  corner  the  market. 

As  a  result  of  this  manipulation  the  tone 
is  firm,  and  a  further  gain  on  the  prices 
quoted  last  week  is  not  unlikely;  perhaps  it 
will  have  materialized  before  the  week  is  out. 


CANADIAN  MICA  MINES. 

The  Empire,  Toronto,  says  that  the 
Baumgartens  of  London  and  Washington, 
who  are  the  largest  operators  in  mica  in  the 
worid,  have  just  succeeded, between  purchas- 
ing and  bonding,  in  obtaining  control  of  all 
the  best  known  mica  properties  in  Canada 
at  a  high  price.  The  speculators  declare 
that  Canada  has  the  finest  white  mica  to  be 
found  anywhere.  The  Canadian  Mica  Co, 
of  London,  England,  of  whom  H.  Baum- 
garten  is  president,  already  owns  two  mines 
of  amber  mica  up  the  Gatineau,  two  in 
Frontenac,  one  near  Murray  Bay,  one  at 
Tadousac,  200  miles  below  Quebec,  and  an 
asbestos  mine  at  East  Broughton,  near  Que- 
bec. In  addition  to  these  the  syndicate 
have  acquired  a  series  of  mines  situate  near 
Murray  Bay,  15  miles  inland  from  the  St 
Lawrence,  and  others  at  Beaver  Lake,  near 
the  mouth  of  the  Sjguenay.  Some  200  men 
are  employed  at  the  mines,  and  this  number 
will  be  largely  increased  next  year  when 
electric  plants  have  been  introduced.  The 
company  propose  to  double  the  output  of  the 
mines  and  profess  to  have  a  market  for  all 
the  mica  that  they  can  produce,  provided  ir^ 
is  of  good  quality  and  size.  The  mineral  is 
to  be  drawn  on  sleighs  to  Quebec,  100  or 
more  miles,  during  the  winter  season,  when 
the  St.  Lawrence  River  is  frozen  over.  The 
Mining  Review,  it  should,  however,  be  men- 
tioned, cautions  investors  about  trusting  the 
reports  as  to  the  great  profits  from  mica 
mining. 


HARDWARE 


SELLING  AND  MENDING  BICYCLES 

MANUFACTURERS  have— that  is,  a 
majority  of  them — come  to  the  con- 
clusion that  the  retail  hardware 
dealers  are  better  able  to  take  care  of  their 
trade  locally  than  a  jobber  can  who  covers  a 
state  or  part  of  a  state,  at  least  the  retail 
hardware  dealers  of  good  standing  are  being 
given  the  preference.  There  are  a  great 
"  many  points  in  favor  of  having  an  agency 
with  a  retail  hardware  dealer.  The  time 
was  when  only  the  better  class  of  people 
could  afford  to  buy  a  wheel  ;  now  the  bi- 
cycle is  within  reach  of  all,  and  there  are  a 
different  class  of  people  now  riding  wheels. 
POSSIBLE  CUSTOMERS. 

There  is  the  professional,  or  sometimes 
called  amateur,  who  rides  for  a  living. 
These  people  the  retail  dealers  cannot  sell  ; 
in  fact,  no  one  can  sell  them.  The  majority 
of  them  ride  the  wheel  of  the  manufacturer 
who  will  do  the  best  by  them.  Next  comes 
the  pleasure  rider,  who  only  rides  his  wheel 
to  and  from  work  and  in  the  evening  merely 
for  the  pleasure  and  recreation  there  is  in  it  ; 
here  are  the  parties  with  whom  the  dealer 
does  a  great  deal  of  business.  The  dealer 
very  likely  has  a  great  many  friends  who 
never  rode  a  wheel,  and  by  riding  a  wheel 
himself  and  letting  others  try  it  he  gets  them 
interested,  and  once  he  gets  them  interested 
he  can  very  likely  sell  them.  Next  come 
contractors  of  all  kinds.  These  people  are 
getting  to  ride  more  and  more  each  season, 
and  are  learning  the  advantages  of  a  wheel. 

The  contractors  have  found  bicycles  of 
such  a  benefit  to  them  that  the  cost  of  a  new 
machine  at  the  beginning  of  the  season 
would  at  the  end  of  the  season  more  than 
balance  the  price  he  paid  for  it,  taking  into 
account  car-fare  and  other  expenses  that  he 
would  otherwise  be  subjected  to.  This  is  a 
time  of  progress  in  the  bicycle  business.  The 
jobbers,  dealers,  business  men,  contractors 
and  all  parties  in  general  are  taking  advant- 
age of  the  benefits  offered  and  are  riding 
wheels.  The  ladies,  too,  are  getting  right 
in  line  with  the  men. 

CLASS  OF   BICYCLES. 

A  retail  dealer  putting  in  a  line  of  wheels 
should,  as  his  best  wheel,  carry  a  strictly 
high  grade  machine — one  that  is  well 
known  and  one  of  the  very  best  kind  that 
he  can  guarantee.  Here  is  where  the  deal- 
er's reputation  in  the  wheel  business  begins, 
and  he  should  maintain  it.  If  he  sells  an 
Ai  machine  for  one  season,  the  next  season 
it  becomes  better  known,  and  so  on  from 
season  to  season,  and  the  time  comes  when 
it  takes  little  talking  to  sell  the  wheel,  ex- 
cept, perhaps,  to  explain  the  improvements 
from  time  to  time.  He  should  also  handle 
a  cheaper  line  of  wheels  from  his  high 
grades,  in  sizes  24-mch,  26-inch  and28-mch. 
A  good  assortment  for  a  hardware  dealer 
would  be  $100  (or  his  strictly  high  grade 
machine,  then  $75  and  $50,  the  $75  and  $50 
wheels  being  26-inch   and   24  inch  respect- 


ively, the  $100  being  28-inch  wheels.  This 
to  cover  the  gents'  and  boys'  wheels.  For 
ladies'  wheels  would  advise  $100  for  28-inch 
and  $75  for  26-inch  wheel?.  These,  six  in 
all,  make  a  fair  assortment  of  samples,  good 
enough  for  any  hardware  dealer. 
DISPLAY  OF  BICYCLES. 
The  line  of  wheels  should  be  shown  or 
displayed  in  the  front  part  of  the  store,  one 
in  the  window,  where  they  catch  the  cus- 
tomer's eye  when  he  first  enters.  When  two 
Iriends  enter  a  store  on  some  business  other 
than  that  of  buying  a  wheel,  the  fine  display 
attracting  their  attention,  one  will  be  over- 
heard saying  to  the  other  :  "  Say, ,  I  be- 
lieve I  will  get  a  wheel  this  season  ;  what  do 
you  think  ? "  An  attractive  display  a  great 
many  times  leads  to  sales. 

SELLING  A  WHEEL. 
A  dealer  should  at  all  times  give  his  high 
grade  machine  the  preference  over  other 
wheels  he  may  have  ;  that  is,  he  should  al- 
ways talk  his  best  machine  up  first,  then, 
if  his  customer  does  not  want  a  high  priced 
machine,  show  him  the  next  grade  machine, 
explaining  the  wheels  in  detail,  giving  all  the 
desirable  points  in  the  different  makes  and 
comparing  one  wheel  with  another.  Of 
course  the  high  grade  wheel  has  more  points 
in  its  construction  than  the  next  wheel,  there- 
fore comparing  the  two  wheels  often  leads 
the  customer  to  purchase  the  high  grade 
machine.  The  more  high  grade  machines 
a  dealer  sells  the  more  it  will  lead  to  selling, 
and  the  better  the  reputation  he  will  get. 

THE   BICYCLE   DEPARTMENT. 

If  the  proprietor  is  not  well  posted  in  the 
bicycle  business,  and  does  not  care  to  pay  a 
man  a  high  salary  to  conduct  that  depart- 
ment, it  would  be  advisable  for  him  to  give 
one  of  his  clerks  full  charge  of  it.  Let  him 
study  the  wheel  sold  in  every  detail,  assist 
him  in  securing  the  trade  papers  on  the  sub- 
ject, allowing  him  to  attend  the  bicycle 
meets  and  shows  in  the  town  or  vicinity.  A 
salesman  showing  a  wheel  should  be  pleas- 
ant and  agreeable,  and  well  posted  in  every 
detail.  In  explaining  the  wheel  he  should 
not  run  down  any  other  make,  but  explain  to 
the  customer  all  the  favorable  points  in  his 
wheel  from  beginning  to  end,  and  if  the  cus- 
tomer wants  a  wheel  he  can  tell  whether  he 
wants  the  one  that  is  being  shown.  A  clerk 
should  not  wait  from  time  to  time  for  a  cus- 
tomer to  ask  questions — in  fact,  some  cus- 
tomers know  very  little  about  the  good 
points  about  a  wheel ;  all  they  know  is  that 
they  want  a  good  wheel.  Then  tell  him  all 
you  know,  and  after  explaining  the  wheel 
from  front  to  rear  you  can  s'ze  your  man  up, 
and  the  chances  are  he  will  buy. 

A   DISGUSTED    MERCHANT. 

Now  take  the  other  side  of  the  subject. 
A  dealer  puts  in  a  similar  line  of  wheels  ; 
he  is  not  posted  in  the  business,  does  not 
ride  a  wheel,  none  of  his  clerks  are  posted, 
nor  do  they  ride.  The  dealer  thinks  : 
"Well,   my  competitor  is  putting  in  a  line 


and  I  will  have  to  do  the  same  thing  or 
take  a  back  seat."  At  the  same  time  he 
wishes  to  have  as  little  expense  connected 
with  it  as  possible.  Things  go  along 
fairly  well  for  a  while.  He  sells  a  few 
wheels.  Then  a  well  posted  wheelman 
comes  in  and  asks  to  see  their  high  grade 
machine,  asks  questions  in  regard  to  its 
make  up,  what  kind  of  a  tire  it  has,  could 
you  put  on  another  tire  if  he  wanted  it,  what 
is  the  weight  with  wood  rims,  and  numerous 
other  questions.  Some  of  the  questions  the 
salesman  can  answer,  others  he  cannot. 
Then  he  becomes  embarrassed  and  centra- 
diets  himself  time  and  again  without  know- 
ing it.  The  result  is  the  wheelman  goes  out 
disgusted,  and  very  likely  will  never  come 
back.  This  will  hurt  a  dealer's  reputation 
more  than  anything  else.  After  this  the 
wheels  sell  slowly,  the  dealer  gets  disgusted, 
with  a  fair  stock  on  hand,  and  wishes  he  had 
never  seen  a  wheel.  The  fact  is,  he  does 
not  conduct  the  business  right.  The  moral 
to  this  is  :  If  you  intend  going  into  the 
wheel  business  have  one  man  who  under- 
stands his  business  well.  It  is  a  great  bene- 
fit to  have  one  clerk  a  rider,  or  all,  for  that 
matter.  The  more  riders  the  more  wheels 
sold,  and  the  better  and  sooner  they  get  in- 
troduced, as  one  wheel  introduces  another. 

REPAIR  SHOP. 

A  hardware  dealer  may  not  understand 
the  bicycle  business.  If  such  is  the  case 
it  would  be  advisable  to  get  a  competent 
man  to  take  full  charge  of  both  the  selling 
and  the  repairing.  It  is  a  well-known  fact 
that  a  great  deal  of  money  is  made  by  re- 
pairing, and  no  doubt  in  a  good  locality  it 
would  pay  to  have  a  repair  department.  Of 
course,  the  business  done  would  have  some 
bearing  on  whether  it  would  be  profitable  or 
not.  Very  few  of  the  small  retail  stores 
would  care  to  attach  a  repair  shop  to  their 
business,  owing  to  the  expense  connected 
with  it.  In  the  hardware  store  in  which  the 
writer  is  employed  there  is  a  large  tin  and 
galvanized  iron  works.  Therefore,  when 
the  repair  man  has  nothing  to  do  in  his  line 
there  is  always  something  else  for  him  to  do 
in  the  shop,  and  he  is  always  busy,  whether 
repairing  bicycles  or  doing  tin  work. 
SYSTEM   IN   THE  SHOP. 

All  goods  leceived  should  be  tagged  with 
the  owner's  name  and  the  repairs'required 
before  they  enter  the  shop.  If  the  wheel 
can  be  repaired  in  the  shop  it  should  be  done 
at  the  repair  man's  earliest  convenience,  and 
collections  should  invariably  be  made  for  the 
work  on  delivery.  If  the  wheel  has  to  have 
a  new  part  then  the  wheel  should  be  laid 
away  until  the  new  part  comes.  In  the  re- 
tail hardware  store  the  repairing  would  not 
be  so  large  as  to  require  a  perfect  system  to 
run  it. — By  Ross  F.  Rainey,  in  Iron  Age. 


The  electric  street  railway  and  lighting 
system  of  Vancouver,  B.C.,  has  been  sold  to 
an  English  company  for  $350,000. 


HARDWARE 


GLASS  TRADE  IN  THE  STATES. 

THE  window  glass  market,  says  the 
Oil,  Paint  and  Drug  Reporter,  seems 
to  have  been  thoroughly  demoralized. 
The  importers  expected  to  have  some  ad- 
vantage this  season  as  a  result  of  the  reduc- 
tion in  duties,  but  prices  are  advanced  on  the 
other  side,  and  the  domestic  manufacturers 
have  made  up  the  loss  of  protection  from  the 
tariff  by  cutting  down  wages  22^  per  cent., 
and  in  other  economies,  so  that,  if  anything, 
the  importers  are  worse  off  than  they  were 
before  the  revision  of  the  tariff  was  made. 

This  fact  is  emphasized  by  the  consider- 
able amount  of  cutting  of  prices  that  has 
been  done  of  late  by  importing  houses,  in 
violation  of  the  compact  or  agreement  that 
was  entered  into  some  time  ago.  The  ob- 
ject of  the  compact  was  to  regulate  and 
maintain  prices,  and  it  worked  well  until 
certain  members,  not  satisfied  with  the  share 
of  trade  coming  to  them,  entered  into  an 
arrangement  with  some  of  the  larger  dis- 
tributors whereby  these  importers  got  a 
larger  share  of  the  trade  and  the  dis- 
tributers were  given  the  benefit  of  lower 
rates  than  their  competitors  could  buy 
at.  Of  course,  the  arrangement  be- 
tween the  buyers  and  sellers  was  a  secret 
one,  but  it  leaked  out  through  the  indiscre- 
tion of  one  or  another  party  to  it,  as  such 
things  will,  and  when  the  regular  meeting  of 
the  importers'  association  was  held  last 
Thursday  there  was  a  lively  time.  Recrim- 
inations were  freely  indulged  in  by  parties 
whose  trade  had  suffered  through  these 
secret  arrangements,  and  according  to  re- 
port it  looked  for  a  time  as  though  open 
warfare  between  the  different  importing 
houses  would  be  declared.  But  finally, 
wiser  counsels  prevailed,  the  difficulties  were 
all  smoothed  over,  and  the  meeting  ended 
harmoniously.  The  agreement  to  maintain 
prices  was  renewed,  and  it  was  determined 
that  hereafter  no  imported  glass  should  be 
sold  at  less  than  70  per  cent,  discount  on  the 
new  list. 

The  demoralization  has  by  no  means  been 
confined  to  the  market  for  imported  glass. 
As  stated  in  our  market  report  last  week, 
brokers  have  been  sending  broadcast 
throughout  the  Eastern  markets  quotations 
that  would  hardly  more  than  cover  the  cost 
of  packing  and  transportation. 


THERMOMETERS. 


EVERY  engineer  is  familiar  with  Reg- 
nault's  experiments  for  determining 
the  various  properties  of  steam.  To 
demonstrate  the  correctness  of  his  table  for 
temperatures  of  steam  under  pressure  would 
require  the  aid  of  a  standard  thermometer 
with  bulb  and  stem  immersed  in  the  steam 
to  such  a  depth  that  no  portion  of  the  mer- 
curial column  would  be  exposed  to  the  out- 
side temperature.  If,  then,  steam  begins  to 
form  at  212  degrees,  it  will  be  found  that 
when  the  thermometer  indicates  a  tempera- 


ture of  240  degrees  the  pressure  gauge  will 
show  a  small  fraction  more  than  10  lbs.,  and 
at  30  lbs.  the  corresponding  temperature 
will  be  274  degrees.  Such  a  method  of  tak- 
ing temperatures,  however,  being  totally  im- 
practicable, the  question  anses,  how  shall  a 
thermometric  gauge  be  constructed  so  as  to 
meet  the  requirements  for  steam  heating  by 
having  the  stem  of  the  thermometer  tube 
exposed  to  the  outside  temperature  and  yet 
indicate  accurately  both  the  true  tem- 
perature and  pressure  of  the  steam  ?  To 
be  of    practical    benefit    for    this    purpose 


No.  1,  Hot  Water  Heating.  No.  2,  Steam  Heating. 
the  bulb  of  the  thermometer  must  be  well 
protected,  yet  highly  sensitive,  be  strongly 
framed  and  have  its  scale  and  tube  exposed 
and  easy  to  read.  This  is  the  peculiarity  of 
the  steam  and  hot  water  heating  thermome- 
ter which  M.  &  L.  Samuel,  Benjamin  &  Co. 
have  in  stock,  and  illustrations  of  which  are 
the  accompanying  cuts.  These  thermome- 
ters are  made  separable  at  the  points  marked 
A  in  the  cut.  The  lower  part,  or  bulb  cham- 
ber, forms  a  mercury  bath  in  which  the  ther- 
mometer rests  and  remains  attached  to  the 
heater  in  case  for  any  reason  it  is  desired  to 
remove  the  thermometer.  The  combination 
temperature  scale  and  pressure  scale  has 
obvious  advantages.  The  frames  of  the 
thermometer  are  of  iron,  japanned,  and  fin- 
ished in  nickel.  The  hot  water  heating  ther- 
mometer is  nyi  inches  long.  The  steam 
heating  thermometer  is  the  same  size  and 
graduated  to  show  20  lbs.  steam  pressure. 


ENCOURAGE  CANADIAN  SEAPORTS 

THE  Montreal  Board  of  Trade  at  a 
meeting  held  last  week  discussed 
among  other  matters  a  copy  of  a  re- 
solution passed  at  a  conference  of  the  boards 
of  trade  of  New  Brunswick,  at  which  repre- 
sentatives from  Halifax  and  Amherst  were 
also  present,  and  asked  the  co-operation  of 
the  Montreal  Board  of  Trade  in  bringing 
the  matter  it  referred  to  before  the  Domin-'* 
ion  Government.  The  resolution  was  to  the 
effect  that  the  managers  of  the  Grand  Trunk, 
the  Intercolonial  and  the  C.P.R.,  as  well  as 
the  various  boards  of  trade  throughout  the 
Dominion,  be  requested  to  promote  the  idea 
of  conducting  Canadian  imports  and  exports 
over  Canadian  railways  and  from  Canadian 
seaports,  as  far  as  practicable,  especially  by 
utilizing  the  Maritime  Provinces'  seaports 
during  the  winter  season,  when  the  St.  Law- 
rence is  closed  to  navigation.  It  was  also 
resolved  that  the  Dominion  Government  be 
requested  to  co-operate  in  every  possible 
way,  more  particulary  when  arranging  future 
steamship  subsidy  contracts,  which  should 
always  stipulate  for  the  use  of  Canadian 
ports  only,  and  thus  carry  out  the  policy  of 
"  Canada  for  the  Canadians." 

The  Montreal  Council  expressed  its  ap- 
proval of  the  resolution,  in  so  far  as  it  favored 
the  conducting  of  the  import  and  export 
trade  over  Canadian  railways  and  through 
Canadian  seaports  ;  but  it  was  apprehensive 
that  it  would  scarcely  be  practicable  to  stipu- 
late in  future  steamship  subsidy  contracts 
that  Canadian  ports  only  should  be  used,  as 
during  the  winter  months  it  would  be  almost 
impossible  to  procure  full  cargoes  thereat. 


U.  S.  INDUSTRIES. 

The  United  States  Census  Bureau  has 
lately  promulgated  a  bulletin  on  the  manu- 
factures of  the  United  States,  which  con- 
tains some  very  interesting  information  as 
to  their  condition  at  the  late  census.  The 
document  gives  statistics  of  67  industries, 
each  turning  out  a  yearly  product  of  $30,- 
000,000  or  over,  included  in  which  are  the 
iron  and  steel,  cotton,  wool,  lumber,  oil, 
leather,  flour  and  grain,  and  other  leading 
industries.  Of  these  67  industries. 287,501 
establishments  reported,  or  80.89  percent, 
of  the  total  number  in  the  United  States. 
These  establishments  represents  an  aggre- 
gate invested  capital  of  $5,249,139,842,  or  45 
per  cent,  of  the  total  capital  for  all  kinds  of 
industries.  In  them  are  employed  3,730,- 
557  persons,  receiving  $1,811,186,882  in 
wages,  or  79  17  percent,  of  the  employe/s 
and  7934  per  cent,  of  the  wages  of  all  in- 
dustries. The  cost  of  materials  used  was 
$4,273,402,066,  or  82.84  per  cent,  of  the  total 
cost  of  materials  for  all  industries.  The 
value  of  product  is  shown  as  $7,618,836,200, 
or  81.31  per  cent,  of  the  total  of  all  manu- 
factured products  in  the  United  States  in 
1890. 


HARDWARE 


ELECTRICITY  IN  WIRE  MILLS. 

THOMAS  RICHARDSON,  President 
of  the  Northeast  Coast  Institute  of 
Engineers  and  Shipbuilders,  delivered 
an  address  mainly  devoted  to  the  subject  of 
"  Electricity  as  a  Power  Transmitter."  In 
the  course  of  his  address,  according  to  Iron 
Age,  he  said  that  an  example  of  what  may 
be  termed  ideal  electrical  driving  is  that  of 
the  Bedson  Wire  Company,  of  Middles- 
borough,  where  the  installation  is  the  most 
perfect  and  most  complete  that  has  as  yet 
been  attempted  in  England.  Every  process 
connected  with  the  manufacture  of  wire  is  car- 
ried out  by  means  of  electricity,  the  wire  draw- 
ing, galvanizing,  spinning  and  barb  fencing 
machines,  overhead  and  locomotive  cranes, 
hydraulic  pumps,  induced  draft  fans,  lathes, 
centrifugal  pump  are  all  independently  driven 
by  electric  motors.  Owing  to  the  entire  ab- 
sence of  shafting  and  belting,  the  construc- 
tion of  the  building  is  very  light,  and  the 
convenience  of  the  whole  plant  is  most 
noticeable.  The  current  is  generated  by  a 
600  horse-power  dynamo,  driven  direct  by  a 
three-crank  triple  condensing  engine  with 
boiler  of  160  pounds  pressure.  A  special 
tunnel,  350  yards  in  length,  has  been  con- 
structed for  the  conveyance  of  the  conduc- 
tors, and  branches  are  taken  from  these  to 
50  motors,  which  vary  from  5  to  50  horse- 
power each.  The  lighting  of  the  works  is 
most  complete,  the  greater  part  being  car- 
ried out  on  the  inverted  arc  principle,  which 
is  so  perfect  that  there  is  an  entire  absence 
of  shadows.  The  original  plans  for  driving 
these  works  electrically  were  prepared  by 
Selby  Bigge.  Before  definitely  deciding  to 
put  down  such  a  novel  plant,  several  experi- 
ments were  necessary,  for  which  purpose 
special  machines  were  designed  by  Mr.  Bed- 
son,  the  managing  director  of  the  Bedson 
Wire  Company.  These  experiments  were 
made  at  Liege  by  H.  Pieper,  and  were  so 
successful  that  after  an  exhaustive  series  of 
tests  the  directors  of  the  company  decided 
to  adopt  the  electrical  installation  in  its  en- 
tirety. 

A  novel  feature  in  connection  with  the 
boilers  at  the  Bedson  works  is  the  appli- 
cation of  Ellis  and  Eaves'  system  of  induced 
draft.  This  is  the  second  application  of  the 
system  to  land  boilers,  the  first  having  been 
made  at  the  Atlas  Works,  Sheffield,  origin- 
ally arranged  with  Lancashire  boilers. 
These  have  gradually  been  replaced  by  ten 
single-ended  boilers  of  the  marine  type,  the 
advantage  claimed  being  as  follows  :  1. 
Considerable  economy  compared  with  the 
Lancashire  boilers  with  Galloway  tubes.  2. 
Considerable  reduction  in  space  occupied. 
3.  Absence  of  smoke.  4.  Greater  elasticity 
of  power.  In  ordinary  work,  by  maintain- 
ing a  vacuum  of  three  inches  at  the  fan,  the 
combustion  is  at  the  rate  of  about  35  pounds 
per  square  foot  of  grate  surface,  and  one 
single  ended  boiler  can  readily  evaporate  as 
much  steam  as  three  Lancashire  boilers  27 


x  7  feet,  with  ordinary  chimney  draft.  Where 
the  demand  for  steam  varies  in  a  works,  the 
system  is  a  great  convenience,  and  this  is 
especially  the  case  for  electric  light  instal- 
lations. It  is  evident  that  with  this  system 
of  draft,  or  with  any  other  efficient  system, 
the  assumed  consumption  of  13  tons  per  day 
could  be  still  further  reduced. 


STEEL  IN  HIGH  BUILDINGS. 

DURING  the  recent  annual  convention 
of  the  American  Institute  of  Archi- 
tects, a  discussion  was  had  on  the 
use  of  steel  in  high  structures.  It  was 
brought  out  by  the  reading  of  a  paper  by  T. 
M.  Clark,  entitled  "  Protection  Against 
Fire  ;  the  Architect's  Attitude  and  Duty  ; 
Skeleton  Construction  in  Its  Relation  to  the 
Fire  Department  in  Boston."  The  Engin- 
eering Record  prints  the  following  report  : 

The  discussion  was  opened  by  Geo.  B. 
Post,  who  said  that  he  had  very  radical 
views  on  the  subject  of  high  buildings.  He 
believed  that  the  life  of  steel  structures 
would  be  short,  far  shorter  than  supposed, 
owing  to  the  deterioration  of  the  beams  from 
rust.  He  had  taken  beams  out  of  the  old 
Times  building  that  had  been  there  for  35 
years  that  were  rotten  from  rust.  These  had 
been  over  the  old  boilers,  but  were  buried  in 
8  inches  of  brickwork.  He  did  not  think 
that  paint  and  asphaltum  were  a  sure  pro- 
tection. All  plate  beams  were  laminated, 
and  the  rust  splitting  off  the  laminations,  a 
fresh  surface  was  constantly  exposed.  He 
admitted  that  steel  rusted  less  than  wrought 
iron,  but  more  than  cast  iron.  In  putt'ng 
up  buildings  of  the  cage  construction  he 
always  built  the  cage  inside  (the  walls  being 
anchored  to  it),  so  that  it  could  be  readily 
inspected. 

W.  L.  B.  Jenney  believed  that  wrought 
iron  was  as  durable  as  cast  iron,  and 
thought  that  steel  was  equally  as  lasting. 
In  Chicago  the  difficulty  was,  not  to  protect 
against  fire — that  they  could  do — but  against 
the  firemen.  He  cited  the  case  of  the  Ath- 
letic Club  fire,  where  the  terra  cotta  walls 
were  almost  at  a  white  heat  when  the 
streams  of  water  were  applied.  He  had 
found  that  wire  lath  covered  with  any  good 
wall  cement  stood  fire  and  water  tests  ad- 
mirably. For  external  fire  protection  he 
thought  porous  terra  cotta  very  good,  pro- 
viding the  anchors  were  well  covered.  For 
internal  protection  of  warehouses  where  in- 
flammable goods  are  stored,  he  suggested 
putting  on  a  second  lining  of  fire  proofing. 

C.  H.  Blackall  suggested  a  plan  for  pro- 
tecting externally  by  the  use  of  a  water 
curtain  flowing  over  the  walls. 

Mr.  Robinson  thought  the  design  of  high 
buildings  was  more  of  a  utilitarian  problem 
than  an  artistic  one.  He  objected  to  cast 
iron,  as  engineers  had  found  it  impossible 
to  devise  any  satisfactory  scheme  for  inspect- 
ing it. 


Mr.  Post  then  said  that  he  was  able  to  get 
satisfactory  cast-iron  columns  and  satisfac- 
tory tests.  He  believed  in  using  it  in  part, 
together  with  steel.  He  did  not  think  that 
the  question  of  elevator  space  was  a  serious 
one  now,  since  the  electric  elevators  were 
coming  into  use,  and  a  large  saving  of  space 
for  machinery  was  effected  by  their  use,  as 
they  took  not  more  than  one-third  the  space 
taken  by  hydraulic  elevators. 

Mr.  Jenney  again  spoke  strongly  in  favor 
of  steel,  and  spoke  of  defects  discovered  in 
iron  castings  in  his  experience  that  would 
not  have  been  developed  by  any  of  the  usual 
tests. 

Prof.  W.  H.  Burr,  on  being  invited  to  ex- 
press his  views,  stated  that  he  believed  in 
looking  at  the  question  from  the  standpoint 
of  an  engineer.  Engineers  had  had  so 
much  trouble  to  get  reliable  cast  iron  work 
that  now  they  used  it  as  little  as  possible. 
He  cited  his  experience  where  apparently 
reliable  castings  had  given  way  and  some- 
times exploded  before  any  load  had  been  ap- 
plied, owing  to  the  internal  strains.  Cast 
iron  was  all  right  for  pedestal  blocks  and 
where  used  in  heavy  masses.  He  was  sur- 
prised that  architects  were  so  willing  to  use 
it.  While  the  general  impression  was  that 
cast  iron  resists  corrosion  better  than 
wrought  iron,  he  thought  that  there  was 
really  little  difference.  Under  adverse  con- 
ditions there  was  no  doubt  that  wrought 
iron  and  steel  often  corrode  very  rapidly, 
but  when  properly  painted  and  under  ordin- 
ary conditions  this  never  occurred.  He  had 
never  seen  laminations  split  off.  Structural 
steel  was  not  laminar. 

President  Burnham  then  gave  his  experi- 
ence, quoting  a  number  of  cases  that  had 
come  under  his  notice,  and  affirmed  his  be- 
lief that  steel  was  perfectly  reliable.  He 
described  the  conditions  existing  in  Chicago, 
and  how  they  came  to  use  steel  footings 
there.  The  only  danger,  he  thought,  lay  in 
the  joints  and  at  the  faces  of  the  beams. 

In  concluding  the  discussion  Mr.  Post 
said  that  he  did  not  criticise  steel  so  much 
as  he  did  much  of  the  construction  now  go- 
ing on  in  New  York,  where  the  work  was 
put  up  with  apparent  recklessness  in  many 
cases.  He  had  seen  the  rain  from  a  north- 
east gale  driven  through  a  brick  wall  four 
feet  thick  and  run  down  on  the  inside  of  the 
building.  Beams  exposed  to  such  moisture 
would  certainly  rust  very  fast.  He  feared 
more  for  rear  walls  than  front  walls,  as  the 
former  were  never  as  well  protected. 

Works:  St.  Helens,  England 
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TRAVELERS'  QUARTERLY  MEETING 

THE  quarterly  meeting  of  the  Dominion 
Commercial  Travelers'  Association 
took  place  Saturday  afternoon  last  in 
Montreal,  in  the  rooms  of  the  association  in 
the  Board  of  Trade  building,  the  chief  busi- 
ness being  the  address  of  the  retiring  presi 
dent,  David  Watson,  and  the  nomination  of 
officers  for  the  ensuing  year. 

In  calling  the  meeting  to  order  the  presi- 
dent spoke  briefly  regarding  the  past  year's 
work,  which  he  considered  had  been  emi- 
nently satisfactory.  He  likewise  referred  to 
the  help  and  valuable  counsel  which  the 
president  had  received  from  the  vice-presi- 
dent, treasurer,  and  their  able  and  indefatig- 
able Board  of  Directors  during  the  past  ten 
months.  "  In  a  word,"  said  the  speaker,  "  I 
have  received  all  the  assistance  from  these 
gentlemen  that  I  required  at  their  hands, 
and,  I  may  add,  all  that  any  one  could 
possibly  desire."  (Cheers.)  In  support  of 
the  claim  that  1894  would  be  considered  a 
successful  year,  President  Watson  stated 
that  the  Dominion  Commercial  Travel- 
ers' Association  had  now  2,271  ordinary 
and  219  associate  members,  making  in 
all  2,490,  400  being  French-Canadians,  or 
an  increase  of  96  to  November  1st  over  the 
preceding  year.  Mr.  Watson  also  evoked  a 
cheer  from  "the  boys"  when  he  declared  that 
the  finances  of  the  association  were  likewise 
in  a  satisfactory  condition.  "We  will  have," 
he  said,  "  an  increase  over  last  year  in  our 
revenue  amounting  to  $2,000,  half  of  which 
has  been  brought  in  by  the  increase  of 
membership  just  alluded  to,  and  the  balance 
is  to  be  accounted  for  by  a  reduced  expen- 
diture in  the  yearly  working  of  the  associa- 
tion. Continuing,  he  announced  that  the 
last  dinner  accounts  showed  a  deficit  of  $25, 
while  the  rent  account  for  the  past  year 
would  be  less  by  $200  than  that  of  1893. 
The  President  regretted  to  say,  however, 
that  the  death  rate  had  been  comparatively 
large  this  year,  as  the  amount  of  claims  so 
far  reaches  $21,05997,  being  an  increase 
over  last  year  of  $8,122.87.  This,  however, 
would  be  met  without  having  to  fall  back 
upon  the  reserve  fund,  and  there  will  be 
from  five  to  six  thousand  dollars  to  the  rest 
account.  In  order  to  show  the  members 
what  they  might  expect  during  future  years, 
Mr.  Watson  gave  the  amount  of  death 
claims  for  the  past  ten  years.  From  1884  to 
1888,  inclusive,  the  claims  show  a  yearly 
average  of  a  little  over  $6,ooo,  as  follows  : 
1884,  $.3,200  ;  1885,  $3,700;  1886,  $10,000  ; 
1887,  $6,400  ;   1888,  $6,800  ;  total,  $30,100. 

The  figures  for  the  five  years  following 
indicate  that  the  average  claims  reached 
$10,185  Per  vear  :  x^9'  $7,6oo  ;  1890,  $10,- 
800;  1891,  $6,175;  1892,  $14,400;  1893, 
$11,900  Total,  $50,925,  which,  as  the  pte- 
sident  remarked,  is  nearly  double  the  pre- 
vious five  years.  He  considered  it  his  duty 
to  make  this  as  plain  as  possible,  and  it  ap- 
peared to  him  that  no  uneasiness  should  be 
felt  on  the  part  of  any  member  because  of 
the  steady  accumulation  of  the  reserve  fund. 


They  need  not,  in  fact,  cease  their  efforts  to 
add  to  this  fund  until  it  had  reached  a  quar- 
ter of  a  million  dollars. 

The  chairman  proceeded  to  discuss  the 
question  of  members  certificates.  He  re- 
ferred to  an  instance  where  an  application 
had  been  made  by  a  gentleman  who  was 
drowned  before  such  application  had  been 
acted  upon  by  the  proper  body.  "  I  took 
the  ground,"  said  the  president,  "  that  we 
could  not  elect  a  dead  man  a  member  of  the 
association,  and  my  contention  was  sus- 
tained by  the  legal  gentlemen  whom  we  had 
consulted."  He  then  referred  to  the  Prince 
Edward  Island  tax.  Legal  advice  had  also 
been  taken  in  this  matter,  with  the  result 
that  it  appeared  impossible  to  have  the  law 
upset.  It  was  not  a  commercial,  but  rather 
a  tax  on  travelers  as  individuals,  and  if  one 
firm  sent  five  men  to  the  island,  they  would 
have  to  pay  $25.  The  Ottawa  Government 
had  informed  the  association,  through 
Hon.  J.  J.  Curran,  that  the  British 
North  America  Act  permitted  the  Island 
Legislature  to  enact  such  a  law,  so  at 
the  present  time  steps  are  being  taken 
by  the  association's  solicitor  in  Charlotte- 
town  to  see  what  can  be  done  down  there. 
The  president  likewise  briefly  treated  of 
what  is  known  as  the  excess  bagpage  ques- 
tion, which,  he  declared,  was  a  grievance 
that  should  certainly  be  adjusted.  Accord- 
ing to  the  present  rules  of  the  railway  com- 
panies the  rates  charged  were  heavier  than 
if  the  traveler  sent  his  baggage  by  express, 
and  the  president  suggested  that  they 
charge  a  rate  equal  to  the  double  of  first- 
class  freight.  President  Watson,  in  conclud- 
ing, called  attention  to  the  benevolent  fund, 
which  had  not  been  treated  as  liberally  as 
in  former  years,  and  he  hoped  that  at  least 
$500  would  be  placed  at  the  disposal  of  that 
particular  committee.  Every  cent  spent 
had  been  subject  to  personal  supervision, 
and  the  speaker  dwelt  upon  several  sad  and 
deserving  cases  which  they  had  attended  to, 
all  of  which  met  with  the  hearty  and  sympa- 
thetic appreciation  of  the  meeting. 

Col.  Fred.  Massey  was  nominated  for  the 
presidency  by  Messrs.  George  Sumner,  Geo. 
Cains,  Fred.  Hughes,  J.  A.  Cantlie,  J.  T. 
Dwyer,  J.  N.  Lassonde  and  others,  while 
Mr.  Joseph  H.  Morin  is  supported  by  J. 
Harries,  J.  D.  Rolland,  Gustave  Piche,  C. 
H.  Cochrane,  Geo.  Beaudoin  and  others. 

When  the  nominations  for  the  vice-presi- 
dent had  been  handed  in  it  was  announced 
that  the  contest  for  that  office  would  be  be- 
tween Messrs.  Alfred  Elliot,  Jno.  Taylor, 
Jno.  Bryers  and  Max  Murdock. 

There  will  be  no  contest  for  the  position 
of  treasurer.  Fred.  Birks,  who  was  absent 
in  Toronto,  was  elected  by  acclamation. 

A  call  for  nominations  to  form  a  Board  of 
Directors  was  then  made,  it  being  announced 
that  Messrs.  James  Armstrong,  Max.  Mur- 
dock, F.  X.  de  Grandpre,  M.  E.  Davis,  and 
L.  W.  Ewing  were  the  retiring  members, 
consequently  the  following  gentlemen  were 
nominated  : — Messrs.  Joseph  Youngheart, 
C.  Prevost,  Newton  Nicker,  of  Thos.  May  & 
Co.;  C.  H.  Cochrane,  of  Messrs.  S.  H.  &  A. 
H.  Ewing  ;  J.  T.  McBnde,  of  McBride, 
Harris  &  Co.;  John  Stewart,  of  St. 
John's,  P.Q.;  A.  D.  Gall,  of  the  Royal 
Oil  Co.;  W.  C.  Wonham,  John  Fales,  of 
Sherbrooke  ;  James  Armstrong  and  W.  D. 
McLaren,  jr.,  which  makes  eleven  in  all. 
The  entire  number,  of  course,  cannot  get 
there,  but  all  have  warm  friends,  and  a  good 
lively  contest  is  in  order. 

After  very  little  discussion  it  was  decided 
to  hold  the  annual  meeting  on  December 
15th  at  the  Fraser  Institute  hall.    Mr.  Beau- 


champ  fought  hard  for  the  Monument  Na- 
tional, saying  that  he  and  his  friends  had 
been  going  west  for  a  number  of  years,  but 
now  the  English  members  should  return  the 
compliment.  His  amendment,  however,  failed 
to  carry.  The  poll  is  to  close  at  five  o'clock 
p.m.  on  the  day  previous  to  the  annual  meet- 
ing, and  F.  X.  de  Grandpre,  W.  P.  Beau- 
champ,  O.  E.  Brewster,  J.  T.  Dwyer,  J.  S. 
Bullick,  Fred.  Birks,  T.  H  Clark  and  W.  A. 
Craven  were  chosen  as  scrutineers. 

A   notice   of  motion    was  then    given  to 
amend   article  1,  clause  6,  of  the  by-laws,  * 
which  reads  as  follows  : 

"On  -and  after  February  1st  any  member 
having  failed  to  renew  his  subscription  shall 
cease  to  be  a  member  of  the  association 
and  shall  be  required  to  make  application  as 
a  new  member,  but  if  re  elected  within  the 
current  year  he  shall  not  be  deprived  of  any 
privileges,  acquired  rights  or  benefits." 

The  president  stated  that  the  above  had 
proved  to  be  impracticable,  and  the  follow- 
ing amendment  would  be  offered  ; 

"  On  and  after  the  1st  of  February  any 
person  having  failed  to  renew  his  subscrip- 
tion shall  cease  to  be  a  member  of  the  as- 
sociation, but  may  be  reinstated  within  the 
current  year  on  production  of  certificates  of 
good  health,  accompanied  with  a  renewal 
application,  without  being  deprived  of  any 
previously  acquired  rights  or  benefits." 

Gustave  Piche  likewise  gave  notice  of  an 
amendment  to  article  6  for  re-election  of 
officers  : 

"  Four  of  the  ten  directors  shall  be  elected 
at  each  annual  general  meeting,  and  the 
then  retiring  president  shall  by  right  remain 
a  director  on  the  board  for  one  year." 

Frank  Gormley  gave  notice  of  a  motion 
that  will  bring  into  existence  a  fund  for 
members  who  may  be  totally  incapacitated 
for  work,  the  mover  adding  that  he  had  ad- 
vocated some  such  a  scheme  for  years  past, 
yet  nothing  had  as  yet  been  done  in  the 
matter. 

The  president  said  that  he  was  in  sym- 
pathy with  such  a  movement,  and  the  time 
was  certainly  near  at  hand  when  the  asso- 
ciation would  have  to  face  the  question. 

A  discussion  then  took  place  on  "the 
annual  reunion,"  as  it  was  termed  by  the 
president,  "  where  shall  it  be  held,  and  what 
kind  of  a  function  will  it  be." 

Fred.  Birks  had  written  from  Toronto  de- 
precating the  idea  of  a  banquet,  but  W.  H. 
Callahan  and  others  espoused  the  dinner 
canse,  and  a  dinner  it  was  decided  to  be  by 
a  big  majority,  the  place  and  date  being  left 
to  the  decision  of  the  following  committee  : 
Messrs.  Joe.  Morin,  J.  T.  Dwyer,  Jno. 
Taylor,  U.  P.  Beauchamp,  Lieut. -Col.  Mas- 
sey, Geo.  Cains,  Frank  Gormley,  W.  Gal- 
braith,  J.  H.  Clark,  W.  H.  Callahan,  F.  X. 
Grandpre,  Alfred  Elliot  and  Lawrence  Wil- 
son, with  power  to  add  to  their  numbers. 

Before  the  meeting  adjourned  President 
Watson  read  a  paper  showing  the  state  of 
the  association's  investments,  which  now 
amounted  to  $131,650.  Of  this  sum  $25,000 
had  been  invested  this  year  and  $16,000  had 
been  realized  from  mortgages  which  had 
been  paid  in.  The  details  are  as  follows  : 
First  mortgage  bonds,  real   estate, 

S'A  percent $  21,500 

First  mortgage  bonds,  real  estate,  5 

per  cenl 89,000 

Montreal  Harbor  bonds,  6  per  cent.        7>970 
"  "  "5         "    ..        8,180 

Second  mortgage  bonds,  Board  of 

Trade,  5  per  cent 5>ooo 

Total $131,650 
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A    COMPLETE    STOCK    ALWAYS    CARRIED. 


H.  S.  Howland.  Sons  &  Co. 


ACENTS  FOR  CANADA 

37  Front  Street  West 

Toronto 


WHOLESALE    HARDWARE   MERCHANTS. 


SETS  OF  KNIVES  AND  FORKS. 


THE  GALVANIZED  IRON  TRADE. 


H. 


S.  HOWLAND,  SONS  &  CO.  wish 
to  draw  the  trade's  attention  to  the 
sets  of  knives  and  forks  of  which  an 
illustration  is  here  given.  These  are  done 
up  in  a  box  containing  six  knives  and  six 
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forks,  all  extra  heavily  plated  upon  fine 
cast  steel  handles,  and  blades  being  made 
in  one  piece,  and  warranted  12  dwt. 


'HE  cheapness  of  galvanized  iron  is 
wonderfully  widening  its  consumption, 
says  Metal  Worker.  As  it  can  now 
be  had  at  as  low  a  price  per  pound  as  black 
sheets  of  the  same  thickness  were  sold  only 
a  year  or  two  since,  it 
is  being  used  for  al- 
most everything  ex- 
posed to  the  danger  of 
rust.  Several  factors 
have  contributed  to 
the  reduction  in  price, 
but  the  most  promi- 
nent has  been  the  in- 
crease in  the  capacity 
of  the  sheet  mills  of 
the  country,  and  in  the 
number  of  galvanizing 
p'ants.  During  the 
past  two  or  three 
months  the  anomaly 
has  been  witnessed  of 
these  works  being 
crowded  to  their  utmost  limit  of  production 
with  only  a  slight  hardening  of  prices,  so 
slight  as  to  be  scarcely  worth   considering. 


In  ordinary  times  such  a  condition  of  activity 
would  have  caused  a  very  stiff  advance,  and 
the  consumer  who  had  not  supplied  all  his 
wants  for  the  time  would  have  paid  roundly 
for  permuting  himself  to  run  short.  Perhaps 
manufacturers  were  restrained  from  pushing 
up  prices  by  the  fear  that  the  heavy  con- 
sumption was  only  short-lived,  and  that, 
therefore,  an  advance  could  not  be  sustained. 
But  the  fact  that  the  demand  continued  for 
a  considerable  period,  with  general  business 
dragging,  is  a  warning  to  consumers  to  buy 
early  another  year  and  cover  their  require- 
ments as  far  in  advance  as  they  can.  If  not, 
they  will  stand  in  danger  of  a  considerable 
squeeze  should  they  be  forced  to  buy  during 
the  height  of  the  busy  season. 


PORCELAIN  FACTORY  FOR  OTTAWA 

Negotiations  have  been  quietly  in  progress 
for  the  establishment  of  a  large  factory  in 
Ottawa  for  the  production  of  porcelain  ware, 
carbons  and  other  electrical  supplies.  The 
plans  of  the  oompany  comprise  the  erection 
of  a  building,  two  stories,  having  two  kilns  for 
burning  the  carbons  and  several  workshops 
suitable  for  the  employment  of  from  50  to 
100  skilled  artisans  at  the  start.  The  build- 
ing will  cost  about  $30,000-  without  the  ma- 
chinery. A  gentleman  well-known  in  elec- 
trical circles  has  been  engaged  as  manager 
of  the  concern.  The  capital  will  be  in  the 
neighborhood  of  $100,000. 


Windouu  Glass 

Send  for  our  special  low  prices. 

Sanderson  Pearcy  &  Co. 


61,  63  and  65  Adelaide  Street  West, 


Toronto 
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DOOR  BELLS. 

THE  New  Departure  door  bells  have 
been  on  the  market  for  some  time, 
but  H.  S.  Howiand,  Sons  &  Co.  think 
illustrations  of  same  will  not  be  out  of  the 
way.  By  simply  turning  the  knob  of  the 
rotary  bell  about  one-fourth  in  either  direc- 
tion produces  ten  clear,  full  tones,  which, 
though  not  startling  nor  annoying,  can  be 


ROTARY 


better  heard  all  through  the  house  than  any 
bell  ever  made  to  imitate  electrical  results. 
The  other  bell  here  illustrated  is  operated 
with  a  push  button  for  door  or  casing,  the 
trimmings  for  which  are  included  with  the 
bells.  By  simply  giving  the  bell  one  wind 
will  answer  for  one   hundred  and  fifty  rings. 


men  who  are  engaged  in  it  are  put  upon 
their  mettle  to  keep  abreast  of  it.  To  stop, 
to  be  idle,  to  cease  to  learn  is  to  fall  behind. 
The  only  course  possible  to  pursue  is  to  con- 
tinually study  and  to  ever  be  alert.  Each 
number  of  your  trade  paper  shouid  be  care- 
fully scanned,  not  only  in  the  editorial  pages, 
but  also  in  the  advertising  pages.  Each  new 
idea  that  is  advanced  should  be  thoughtfully 
considered.  Every  new  fixture,  every  new 
design,  every  new  appliance, 
every  new  combination 
should  be  investigated.  Cir- 
culars and  catalogues  should 
be  sent  for,  and  when  re- 
ceived they  should  be  care- 
fully scrutinized  page  by 
page.  The  master  plumber 
of  the  period  who  aspires 
to  lead  his  trade  must  be  in 
constant  correspondence 
with  a  large  number  of 
manufacturers  and  supply 
houses,  not  simply  in  the 
way  of  sending  in  orders 
and  paying  bills,  but  more 
especially  in  getting  infor- 
mation and  keeping  posted. 
Whenever  salesmen  call 
upon  you  their  models  and 
photographs  should  be  care- 
fully examined.  You  should 
never  be  too  busy  to  learn 
what  they  have  to  tell  about  new  goods. 
Hearing  what  they  have  to  say  does  not 
necessarily  cause  you  to  endorse  all  other 
claims,  but  you  cannot  be  in  a  posiion  to 
judge  intelligently  until  you  have  investi- 
gated. "  Prove  all  things.  Hold  fast  that 
which  is  good." 


sensible  accumulation,  and  it  is  felt  that  the 
added  demand  after  January  i  from  new 
converting  capacity  will  have  a  strengthen- 
ing effect  on  prices.  At  present  very  little 
Bessemer  iron  is  offered.  Sales  of  foundry 
have  brought  out  lower  prices,  and  while 
some  sellers  still  stick  to  $10  to  $11  at  fur- 
nace, there  are  transactions  in  which  $10.50 
at  furnace  has  been  touched  at  No.  1.  South- 
ern irons  are  weaker  in  this  market,  and 
while  $7  at  furnace  has  been  represented  as 
minimum  on  No.  2  soft,  this  iron  has  been 
offered  in  Cleveland  the  past  week  at  $9.75, 
delivered.  It  can  be  seen  that  either  the 
$3.45  freight  is  being  cut  deeply,  or  the  price 
of  the  iron  is  shaded  considerably — probably 
there  are  concessions  on  both.  Grey  forge 
is  weak,  and  while  there  is  little  selling  in  the 
Valley,  Pitsburg  sales  have  been  made  on  a 
basis  carrying  the  Valley  furnace  price  below 
$9. — Iron  Trade  Review. 
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A  PROGRESSIVE  TRADE. 

EVERY  plumber  who  glances  at  the 
pages  of  his  favorite  trade  paper,  or 
who  gives  even  casual  attention  to  the 
numerous  trade  circulars  and  catalogues  that 
are  being  set  forth  by  manufacturers  and 
dealers  almost  daily,  must  be  impressed  with 
the  number  of  new  articles  in  the  plumbing 
line  which  are  being  brought  out.  New  pat- 
terns of  standard  goods,  improvements  in 
fixtures  which  have  already  attained  wide 
popularity,  and  novelties  having  features  of 
special  usefulness  and  economy  to  recom- 
mend them,  are  all  included.  The  plumb- 
ing trade  is  a  progressive  trade.  What  was 
only  a  short  time  since  exclusively  a  lead- 
working  trade,  with  about  everything  that 
was  used,  beaten  up  and  fashioned  out  of 
lead  by  hand  labor,  has  come  by  gradual 
strides  to  be  a  trade  of  manufactured  special- 
ties, utilizing  the  most  advanced  machinery 
and  employing  a  very  wide  range  of  materi- 
als. Great  advancement  has  been  made,  but 
ultimate  perfection  is  far  from  being  reached. 
The  present  activity  of  inventors  and  manu- 
facturers is  only  the  evidence  of  still  more  to 
follow.  With  atrade  so  rapidly  advancing  the 


PIG  IRON  IN  THE  STATES. 

Weakness  is  evident  in  all  grades  of  pig 
iron,  but  on  the  question  whether  it  is  only 
a  passing  condition 
there  are  varying 
opinions.  In  the  val- 
leys and  in  Pittsburg 
the  heavy  output  of 
the  past  two  months 
keeps  up  steadily, 
and  some  furnaces 
selling  in  the  open 
market  have  ac- 
cumulated a  little 
iron.  Contracts  of 
others  have  a  month 
or  so  to  run.  In  the 
past  week  an  offer 
of  $10  at  Valley 
Furnace  for  Bes- 
semer iron  was  de- 
clined by  the  fur- 
nace, and  the  feeling  of  Bessemer  pro- 
ducers generally  is  averse  to  tying  up  to 
such  a  basis.  The  capacity  of  producers  in 
the  low-cost  area  has  been  employed  steadily 
now  for  more  than  two  months  without  any 


ONE  HUNDRED  POUND  RAILS. 

Officials  of  the  Pennsylvania  Railroad  Co. 
have  dectded  to  increase  its  standard  of 
weight  of  steel  rails  on  its  main  line  from  85 
pounds  to  100  pounds.  On  the  recent  tour 
of  inspection  this  matter  was  given  consider- 
able attention,  and  the  change  was  only 
deemed  advisable  after  the  matter  had  been 
thoroughly  discussed.  The  change  is  to  go 
into  effect  next  year,  and  all  new  rails  be- 
tween Jersey  City  and  Pittsburg  will  be  of 
the  new  standard.  The  increase  in  weight 
is  principally  due  to  the  heavier  locomotives 
which  the  company  had  gradually  been  ac- 
quiring, besides  the  increase  in  speed.  The 
100-pound  standard,  remarks  an  exchange, 
is  a  big  jump  from  the  weight  rail  used  years 
ago.  Then  56  pounds  was  considered  heavy 
enough,  but  soon  the  weight  was  increased 
to  67,  then  to  75,  and  then  to  85  pounds.  The 
last  weight  has  been  the  standard  for  several 
years,  and  to  all  appearance  has  met  the  re- 
quirements. A  few  years  ago  100-pound 
rails  were  placed  in  various  sections  of  the 
road  for  experimental  purposes,  and  as  they 
fulfilled  all  that  was  expected  of  them,  it 
was  decided  to  use  this  weight  as  the  stan- 
dard until  further  change.  Besides  increas- 
ing the  weight  there  will  be,  in  all  proba- 


bility, a  change  in  the  length  of  the  rail.  At 
present  a  30-foot  one  is  generally  used,  al- 
though in  some  places  they  are  twice  that 
length.  The  length  of  the  majority  of  the 
new  rails  will  be  60  feet.  This  is  a  saving  of 
joints,  thus  giving  a  smoother  surface. 
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California  Spice  Trays 


We.  make  a  large  line 
of  goods  decorated  in 
this  manner. 


Mail  orders  receive, 
prompt  attention 


Decorated  by  the 
Lithographic  process 
for  which  we  were 

Awarded  Silver  Medal 

At  the  Toronto  Exhibition,  Sept.,  1894. 


mm  TH08.  DAVIDSON  &  CO. 
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THE    NICKEL   INDUSTRY. 

THE  production  of  nickel  promises  to 
become  one  of  the  leading  industries 
of  Northwestern  Ontario.  The  metal 
is  such  a  comparatively  recent  addition  to 
the  commercial  class  that  the  importance  of 
Ontario's  position  in  regard  to  it  is  not 
generally  appreciated.  Our  own  province 
and  New  Caledonia,  an  island  in  Austra- 
lasia used  as  a  penal  settlement  by  the 
French,  contain  the  chief  deposits  of  the 
world.  Smaller  deposits  are  found  in  Que- 
bec, British  Columbia  and  New  Brunswick  ; 
also  in  South  America,  several  states  of  the 
Union,  and  many  parts  of  the  old  world. 
But  the  mines  of  Ontario  and  New  Caled- 
onia supply  practically  the  bulk  of  the  nickel 
used  in  commerce.  The  discovery  of  new 
methods  in  electro-plating  gave  the  first  im- 
petus to  the  production  of  nickel  as  a  com- 
mercial enterprise.  But  recent  experiments 
regarding  its  effect  in  toughening  steel  for 
armor  plates,  and  other  uses  where 
sudden  strains  must  be  resisted,  have 
resulted  in  establishing  it  among  the 
important  metals  of  commerce.  New 
methods  of  extracting  the  metal  from  the 
ore,  as  well  as  the  opening  up  of  the  New 
Caledonia  and  Ontario  deposits,  have  had  a 
marked  effect  in  lowering  the  price.  In  1876 
it  sold  at  $2.60  a  pound,  and  its  gradual  fall 
to  about  60  cents  at  the  present  time  affords 
an  instructive  economic  lesson.  As  there 
are  several  trade  secrets  in  regard  to  the  re- 
duction of  the  ore  and  the  "  matte,"  an  in- 
termediate form,  in  which  it  is  in  combina- 
tion with  other  metals,  it  is  probable  that 
the  price  will  continue  to  fall  for  some  time 
to  come.  The  suggestive  estimate  of  the 
Ontario  Bureau  of  Mines,  that  in  ten  years 
it  may  fall  to  25,  20,  or  even  15  cents  a 
pound,  does  not  seem  at  all  unreasonable. 
The  world's  yearly  production  of  nickel  is 
now  estimated  at  from  4,000  to  6,000  tons, 
the  varying  estimates  arising  from  the 
secrecy  which  is  maintained  regarding  com- 
mercial as  well  as  scientific  matters  Canada 
produces  about  one  third  of  the  total,  and 
the  remainder  comes  chiefly  from  the  mines 
of  New  Caledonia.  The  Canadian  product 
is  shipped  for  final  treatment  in  the  form  of 


matte,  the    United   States   being  the   chief 
purchaser. 

A  writer  in  the  Engineering  Magazine  for 
the  current  month  says  that  the  Canadian 
mines  could  easily  supply  the  world's  present 
nickel  requirements,  but,  in  estimating  the 
respective  qualities  of  the  two  great  nickel 
deposits,  says  that  the  New  Caledonia  ores 
are  of  higher  grade  and  more  easily  re- 
duced. The  Canadian  ores  consist  chiefly 
of  iron  sulphides,  with  which  two  or  three 
per  cent,  of  nickel  is  associated.  The  nickel 
is  also  accompanied  with  copper,  whi'  h  gives 
considerable  trouble  in  separating.  The 
New  Caledonia  ores,  the  writer  says,  have 
the  advantage  of  greater  freedom  from  dele- 
terious matter.  There  are  over  120  square 
miles  of  nickeliferous  territory  in  the  island 
being  exploited  at  the  present  time.  The 
ore  is  chiefly  quarried  out  of  the  mountain 
sides,  the  workings  being  from  900  to  1,800 
feet  above  the  sea  level.  The  United  States 
census  report  on  mineral  industries  takes  a 
far  more  favorable  view  of  Ontario's  produc- 
tive power  in  comparison  with  her  southern 
rival.  In  spite  of  the  richness  of  the  New 
Caledonia  ores,  the  report  asserts  that  the 
mines  are  less  influential  than  those  of  On- 
tario, labor  being  very  poor  in  the  southern 
island,  and  the  climate  unfavorable  to  im- 
ported workmen.  It  says  further,  that 
according  to  the  known  capacity  of  the 
mines,  nickel  can  be  produced  cheaper  in 
Canada  than  in  any  other  part  of  the  world. 
When  it  is  remembered  that  twenty  years 
ago  pure  nickel  was  not  known  in  the  arts, 
this  development,  both  industrial  and  com- 
mercial, is  a  hopeful  promise  of  Ontario's 
mining  prospects.  Economically  it  impresses 
a  lesson  against  meddlesome  interference 
with  natural  developments.  The  price  ad- 
justed itself  to  the  commercial  necessities  of 
the  market  and  the  lessening  cost  of  pro- 
duction. The  duty  of  15  cents  a  pound  im- 
posed by  the  United  States  for  the  benefit  of 
mine-owners  in  several  parts  of  the  Republic 
was  absolutely  ineffectual,  so  far  as  accomp- 
lishing the  ends  desired.  The  products  of 
the  Sudbury  mines  for  1892  were  mote  than 
1,000,000  pounds  greater  than  the  entire 
product   of  ihe    United  States  for  that  and 


the  previous  fifteen  years.  Of  course  it  is 
possible  that  nickel  may  be  in  turn  super- 
seded by  other  metals.  But  at  present  it  is 
evident  that  the  mines  will  be  profitably 
workable  for  many  years,  and  will  greatly 
add  to  the  wealth  of  this  fortunate  province. 
— Globe,  Toronto. 


STEEL  RAIL  DEMAND    FOR   1895. 

"The  most  formidable  difficulty  in  the 
way  of  the  steel  rail  trade  next  year,"  says  a 
writer  in  the  Railway  Age,  "  is  likely  to  be 
the  scarcity  of  new  construction.  It  is  possi- 
ble that  financial  conditions  may  improve  so 
rapidly  as  to  make  next  year  a  season  of 
large  railway  building;  but  it  is  not  likely. 
More  probably  the  new  track  laid  in  1895 
will  not  amount  to  more  than  from  2,000  to 
2,500  mile?,  using,  say,  250,000  tons  of  steel. 
On  the  other  hand,  renewals  have  been  so 
small,  in  compar.son  to  what  they  ought  to 
have  been,  during  the  last  two  summers  that 
there  should  be  an  unusual  amount  of  this 
work  next  year.  But,  with  the  present  busi- 
ness outlook,  it  does  not  seem  as  if  railways 
would  be  much  more  lavish  in  their 
expenditures  for  repairs  next  year  than  they 
were  in  1894.  The  steel  needed  for  this 
purpose  may  be  anywhere  from  1,000,000  to 
1,250,000  tons  ;  that  is,  unless  the  old  rail 
business  should  chance  to  be  revolutionized 
by  the  invention  of  my  friend,  E  W.  Mc- 
Kenna,  formerly  of  C.  M.  &  St.  P.,  and  now 
general  superintendent  of  the  Great  North- 
ern. As  I  understand  Mr.  McKenna's 
scheme,  instead  of,  as  now,  cutting  off  the 
ends  of  a  worn-out  rail  so  as  to  make  it 
more  or  less  fit  for  use  in  second  track,  he 
proposes  to  work  the  old  rail  over  and  turn 
out  a  brand  new  rail,  with  a  loss  in  weight 
of  a  few  pounds  to  the  yard,  of  standard 
length.  If  a  railway  company  can  be  en- 
abled to  exchange  a  given  number  of  miles 
of  worn-out  75-pound  rails  for  an  equal 
length  of  73-pound  rails,  all  brand  new  and 
perhaps  somewhat  better  for  the  working 
over,  at  a  cost  of  some  $4  or  $5  a  ton,  as  I 
understand  to  be  expected,  it  is  evident  that 
there  are  possibilities  in  it.  But,  as  with 
every  other  new  invention,  however  well  it 
promises  we  had  better  wait  and  see  how  it 
performs.'' 
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TRADE    CHAT. 

A  FIND  of  gold   is  reported  to  have 
been    made  at  Home's  settlement, 
near  Enfield,    and   40    areas   were 
taken  up  yesterday. — Chronicle,  Halifax. 

The  Crystal  Gold  Mining  Co.,  of  Rathbun, 
has  been  incorporated. 

A  factory  is  to  be  established  in  Ottawa 
for  the  manufacture  of  electrical  supplies. 

The  Massey- Harris  shops  at  Brantford, 
opened  Tuesday,  after  being  closed  for  some 
weeks. 

Wm  Wilson,  of  Point  Fortune,  has  ship- 
ped upwards  of  fifteen  car  loads  of  lumber 
to  New  York  lately. 

The  Kingston  and  Pembroke  Railway  is 
in  the  hands  of  a  receiver,  Mr.  Joseph 
Bawden,  of  Kingston. 

Cossett  Bros.  Co.,  Ltd.,  manufacturers  of 
agricultural  implements,  Brockville,  is  ap- 
plying for  incorporation. 

Hugh  Ryan  &  Co.'s  power-house  and  ma- 
chine shop  were  burned  at  Sault  Ste.  Marie, 
entailing  a  1  ss  of  $25,000. 

The  electric  street  railway  and  lighting 
system  of  Vancouver,  B.  C,  has  been  sold 
to  an  English  company  for  $350,000. 

The  Royal  Electric  Light  Co.,  of  Mon- 
treal, has  just  completed  an  important  deal 
with  the  Stanley  Electrical  Co.,  of  Pittsfield, 
Mass. 

The  Ottawa  Electric  Railway  Company 
have  decided  to  make  a  further  issue  of  stock 
to  the  present  shareholders,  amounting  to 
30  per  cent,  of  the  present  holdings. 

The  Dundas  Co.  Telephone  Association 
are  planting  their  poles  in  Winchester,  and 
will  soon  have  their  line  in  operation.  Their 
central  office  will  be  conducted  by  A.  W. 
Beach 

Nelson  Willard,  hardware  dealer,  of  Pres- 
cott  (town)  annually  gives  two  prizes  of  $5 
each  for  the  largest  pike  and  bass  caught  in 
the  vicinity  of  the  town.  This  year  a  1  im- 
pound pike  and  a  2-pound-i4  oz.  bass  took 
the  prizes. 

Several  wholesale  houses  are  interested  in 
the  estate  of  Wm.  Barnard  &  Co ,  large 
general  merchants,  of  Sutton,  who  assigned 
this  week  to  Mr.  E.  R.  C.  Clarkson.  A 
rough  estimate  of  the  liabilities  places  the 
amount  at  $14,000  with  assets  nominally  the 
same. 

Joseph  Tait  and  John  Flett,  of  Toronto  ; 
L.  C.  Raymond,  Welland,  and  others,  are 
seeking  incorporation  as  the  Niagara  River 
Tramway  Company,  to  build  and  operate  a 
cable  tramway  over  the  Niagara  river.  The 
headquarters  of  the  company  is  to  be  at 
Niagara  Falls,  and  the  capital  stock  is 
placed  at  $40,000. 

The  real  estate  stock  and  plant  of  the 
Acme  Silver  Plate  Company,  amounting  to 
$69,000,  was  offered  for  sale  at  Suckling's 
auction  rooms  a  few  days  ago.    The  reserve 


bid  of  $17, 000  was  not  reached,  but  by  the 
decision  of  Mr.  Cartwright,  on  the  matter 
being  referred  to  him  at  Osgoode  Hall,  the 
Manhattan  Silver  Plating  Company  secured 
the  assets  on  a  bid  of  $16,000. 

Sir  A.  P.  Caron,  Postmaster-General,  has 
gone  to  New  York,  where  he  will  meet  Post 
master  Patteson,  of  Toronto,  and  Messrs 
McKenzie  and  Everett,  of  the  Toronto  Street 
Railway,  with  the  object  of  mak'ng  a  thor- 
ough investigation  of  the  electric  postal  car 
city  service,  which  is  now  being  operated 
in  Brooklyn,  N.Y. 

Lamps  are  continually  being  improved 
upon.  The  latest  invention,  according  to 
House  Furnishing  Review,  is  a  wick  adjuster 
which,  in  combination  with  a  wick-tube  for 
lamp  burners,  and  by  means  of  levers,  pivot- 
ally  supported  and  carrying  plates,  so  that 
they  will  move  in  unison,  render  the  wick 
capable  of  being  raised  or  lowered  by  a 
slight  pressure.  The  device  is  simple  and 
effective. 

The  creditors  of  the  Canada  Shipping 
Company  met  on  Saturday  and  appointed 
liquidators  and  an  Advisory  Committee  to 
wind  up  the  affairs  of  the  company.  Messrs. 
Henry  E  Hyde  and  George  Murray  were 
chosen  as  liquidators,  and  the  Advisory  Com- 
mittee is  composed  of  Messrs  Hugh  Mc- 
Lennan, A.  M.  Crombie,  Robt.  Mackay, 
James  Crathern  and  Jonathan  Hodgson. 

Tommy  Atkins  is  at  length  to  be  provided 
with  nickel  teaspoons  in  place  of  the  tinned- 
iron  ones  hitherto  in  use.  This  change, 
says  "Vulcan''  in  Ironmonger,  I  hear,  has 
been  brought  about  by  the  representations 
of  a  Birmingham  firm,  who  pointed  out  that 
nickel  spoons  would  cost  little,  if  any,  more 
than  the  iron  ones.  The  War  Office  ha\  e 
given  out  a  contract  for  50,000,  and  it  is  pro- 
bably that  next  year  as  many  more  will  be 
ordered. 

J.  J.  Morehouse  arrived  in  the  city  this 
morning  from  New  York,  and  stated  that  he 
still  expects  the  smelting  works  to  be  in 
operation  by  January  1.  Before  leaving 
New  York  he  said  he  telephoned  to  the 
Philadelphia  Engineering  Company  to  hurry 
up  the  machinery,  and  received  the  reply 
that  it  was  being  manufactured  with  all 
haste,  and  would  be  shipped  right  along. 
Two  carloads  are  on  the  way  now. — Herald, 
Hamilton. 

At  the  last  meeting  of  the  Foundrymen's 
Association,  held  at  Philadelphia  on  Sep- 
tember 5,  the  secretary  called  attention  to 
some  cast  steel  billiard  balls  lying  on  the 
table.  The  balls,  he  said,  were  made  by 
Mr.  Peter  Ostberg,  Stockholm,  Sweden,  and 
had  been  sent  to  the  Union  League  Club, 
Philadelphia,  by  Mr.  P.  G.  Salom,  who  was 
at  one  time  connected  with  the  Standard 
Steel  Casting  Company,  of  Chester,  Penn- 
sylvania. The  balls  were  of  the  same 
weight  as  ordinary  ivory  balls  of  the  same 
size,  and  cost  about  $2  each,  or  about  one 


quarter  the  cost  of  ivory  balls.  The  castings 
were  made  with  a  core,  the  holes  being 
afterwards  plugged  and  the  castings  finished 
in  a  lathe.  The  thickness  of  the  casting  in 
its  finished  state  was  said  to  be  i-i6th  inch. 

Mr.  Ffaser,  of  Toronto,  who  was  com- 
missioned by  the  Government  to  bore  for  oil 
in  the  Athabasca  district,  is  in  town  His 
men  have  bored  through  the  shale  1,000 
feet.  The  indications,  he  says,  are  that  there 
is  an  abundance  of  oil  in  the  region,  al-  * 
though  he  had  not  struck  the  stream  at  the 
point  he  was  boring.  He  expected  to  do  so 
almost  at  any  time,  but  ran  out  of  pipe  and 
had  to  come  east  to  get  an  additional  supply. 
At  some  places  in  the  lo.ality  the  oil  is 
oozing  out  on  the  surface  and  getting  mixed 
with  the  sand.  It  is  used  for  tar  pitch  by 
those  who  build  boats  for  plying  on  lake 
Athabasca. 

Before  the  new  year  the  American  Struc- 
tural Steel  Co.,  of  Pittsburg,  will  begin  the 
building  of  a  Bessemer  steel  plant  costing 
$900,000  and  employing  1,000  men  on  the 
Niagara  River  Heights  near  Buffalo.  This 
company  was  incorporated  early  in  1894  by 
a  number  of  capitalists,  manufacturers  and 
'builders,  among  them  being  H.  Sellers  Mc- 
Kee,  the  millionaire  glass  manufacturer  ; 
Murray  A.  Verner,  James  W.  Scully,  banker; 
Mark  M.  Watson  and  E.  N.  Butz,  the  builder 
of  the  great  Masonic  Temple  in  Chicago. 
The  company's  object  is  the  manufacture  of 
steel  in  all  its  processes  and  forms,  but  par- 
ticularly the  manufacture  of  roll  structural 
steel  shapes  for  modern  buildings,  bridges 
and  other  structures.  The  company  has 
patented  a  process  (or  making  structural 
steel  which  reduces  the  cost  of  manufacture 
more  than  one-half.  Square  built-up  columns 
are  now  worth  $56  a  ton.  By  the  new  pro- 
cess they  can  be  sold  for  $26.  The  company 
will  use  electric  power. 


THE  HISTORY  OF  STEAM  POWER. 

The  history  of  the  use  of  steam  power  for 
land  cultivation  was  the  topic  discussed  at 
some  length  at  the  recent  quarterly  meeting 
of  one  of  the  oldest  of  our  agricultural  socie- 
ties, the  Boroughbridge,  founded  1825,  says 
an  English  exchange.  It  seems  that  a  book 
exists,  published  in  the  early  part  of  the  17th 
century,  in  which  the  author,  a  Frenchman, 
describes  his  own  experiments  in  steam 
power  cultivation  at  as  early  a  date  as  1615, 
but  it  was  not  till  1849  that  we  had  the  steam 
plough.  Mr.  John  Fowler,  of  Leeds,  patent- 
ed a  steam  plough  in  1854.  The  double  en- 
gine system,  that  is  an  engine  at  each  side 
of  the  field,  was  brought  into  vogue  in  1870. 
Mr.  John  Hawking  summarized  the  advan- 
tages of  steam  cultivation  as  embracing 
better  work,  less  cost  per  acre,  better  ex- 
posure of  soil,  and  the  necessity  of  doing 
the  work  when  the  land  is  dry.  The  gen- 
eral concensus  of  opinion  was  that  for  large 
holdings  steam  power  was  the  more 
economical  and  satisfactory. 
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Spark  Guards 

Brass  and  blued,  open  or  closed  top.     Standard  sizes  in  stock  ;  special  sizes  made  to  order. 

Barrel  Cinder  Sifters 

Full  line  in  stock. 


Manufactured  by 

The  B.  Greening  Wire  Co.,  Ltd., 

HAMILTON,     CANADA. 


WRITE    FOR     CATALOGUE. 


LAMP  ACCIDENTS. 

WE  have  previously  remarked  upon  the 
causes  of  accidents  with  lamps,  and 
now  that  the  season  is  again  with 
us  when  these  are  in  general  use,  we  cannot 
do  betler  than  direct  the  attention  of  the 
trade  to  a  few  points  which  they  may  find 
useful  in  discussion  with  customers,  upon 
the  subject,  says  Ironmonger.  The  cor- 
rectness of  the  theory  that  lamp  "explo- 
sions "  are  the  frequent  causes  of  the  numer- 
ous accidents  which  occur  we  have  never 
admitted.  Lamps  can,  and  do  sometimes, 
explode,  but  there  are  good  grounds  for 
th'nking  that  the  occurrence  is,  at  least,  ex- 
tremely rare.  Scientific  experiment  and 
practical  experience  both  point  to  that 
conclusion.  Tha  question  has  been 
carefully  inves'igated  by  Professor  Lam- 
bert, of  the  Royal  Naval  Gollege, 
who  carried  out  a  number  of  experiments  on 
ordinary  cheap  parrafin  lamps,  with  a  view 
to  making  them  explode,  but  without  suc- 
cess. He  subjected  them  to  every  kind  of 
misusage,  but  never  got  an  explosion.  The 
only  foundation  for  the  theory  seems  to  be 
the  fact  that  when  the  oil  runs  low  in  the 
reservoir  a  certain  amount  of  gas  forms 
above  it,  which  occasionally  goes  off  with  a 
puff,  sometimes  strong  enough  to  break  the 
glass.  The  presence  of  this  gas  in  the  res- 
ervoir suggests  doubts  about  the  wisdom  of 
some  commonly  accepted  theories  on  the 
best  way  to  put  a  lamp  out.  Blowing  across 
the  top  of  the  chimney  or  through  the  holes 
just  above  the  wick  is  supposed  to  be  much 
safer  than  blowing  straight  down  the  chim- 
ney, but  the  former  method  tends  to  draw 
the  gas  out  ot  the  reservoir  and  to  ignite  it, 
causing  that  little  puff  or  pop  mentioned 
above,  whereas  blowing  straight  down  the 
chimney  never  does  so.  The  important 
thing  to  drive  into  people's  heads  is  the  fact 
•thit,  be  a  lamp  ever  so  cheap  and  common, 
there  is  little  danger  about  it,  even  after  it 
has  been  knocked  over  and  broken,  pro- 
vided that  it  is  promptly  and  properly 
handled.  How  do  the  accidents  occur  ?  In 
ninety-nine  cases  out  of  a  hundred  a  lamp  is 
upset  on  to  the  table  or  floor  by  some  acci- 
dental movement,  and  broken  ;  it  lies  on  its 
side,  with  the  wick  still  burning,  and  the  oil 


runs  out.  There  is  no  explosion,  and  the 
oil  does  not  immediately  catch  fire.  If 
the  lamp  is  picked  up  and  b'own  out  nothing 
happens  ;  but  this  is  just  what  the  people 
present  do  not  do.  They  either  run 
out  of  the  room,  shouting  for  help,  or  they 
stand  aloof  until  the  spilt  oil  has  time  to 
catch  fire,  and  the  place  is  in  flames. 
Even  in  those  comparatively  rare  cases  when 
the  reservoir  is  smashed,  the  danger  can  be 
effectively  checked  by  throwing  a  rug  or 
heavy  cloth  mat  upon  the  flames,  or  a  coat 
or  skirt,  provided  it  is  not  too  flimsy,  will 
serve  the  purpose  equally  well,  and  will  not 
be  injured.  It  is  astonishing  what  a  formid- 
able flaie  can  be  instantaneously  extinguish- 
ed by  this  simple  expedient.  The  mischiev- 
ous influence  of  the  explosion  theory  in  turn- 
ing trivial  accidents  into  serious  ones  by 
frightening  the  people  concerned  is  obvious 
enough,  but  it  is  not  easy  to  convince  the 
public  of  its  error.  Trouble  should  be  taken, 
however,  especially  by  those  who  sell  the 
lamps,  to  show  how  easily  preventible  ac- 
cidents are,  and  the  ironmonger  might  print 
a  few  instructions  on  the  lines  indicated 
above  to  send  out  with  every  lamp  sold. 


GERMAN  GLASS  INDUSTRY. 

The  glass  business  in  Germany  has  not 
escaped  the  effect  of  the  general  depression 
in  all  branches  of  business,  and  has  been 
effected  seriously  by  the  state  of  trade  in  the 
United  States.  Renewed  activity  in  the 
past  few  months  encourages  the  German 
manufacturers  to  expect  a  decided  improve- 
ment now,  especially  in  their  export  trade 
with  this  country.  In  spite  of  the  general 
depression,  the  exports  for  the  first  six 
months  of  this  year  showed  a  slight  increase 
over  last  year.     They  amounted  to  : 

Ordinary  green  hollow  ware $1,400,000 

Hollow  ware(flint) 555.5°° 

Unpolished  window  glass 32,500 

Rough  plate 23,000 

Polished  plate 340,000 

Mirrors 645,000 

Pressed  and  cut  glass 240,000 

Miscellaneous  1,990,000 

Total $5,226,000 

This  is  a  very  slight  increase — a  fraction 
of  1  per  cent,  over  the  same  period  of  last 
year.     Of  this  30  per  cent,  was  sent  to  Eng- 


land, n  percent,  to  France,  and  8  per  cent, 
to  the  United  States.  Diamant,  in  comment- 
ing on  the  above  figures,  says  :  "  The  figures 
for  the  United  States  were  formerly  higher. 
It  is  to  be  hoped  that  the  new  tariff  bill  will 
prove  more  favorable  to  the  export  trade  in 
glass." 


PROVERBS  FOR  ADVERTISERS. 

A  good  advertisement  is  like  the  mer- 
chant's ships — it  bringeth  abundance  from 
afar. 

He  that  payeth  for  advertisements  with 
goods  is  a  fool,  for  he  raiseth  up  competi- 
tion in  his  own  market. 

Every  wise  man  advertiseth,  but  a  fool 
speculateth  on  the  Stock  Exchange. 

He  that  trusteth  in  a  large  circulation  shall 
be  wealthy,  but  he  that  believeth  in  cheap 
rates  shall  be  busted. 

The  smallest  circulation  hath  oft  the  loud- 
est tongue. 

A  big  advertiser  leaveth  an  inheritance  to 
his  children's  children's  children. 

A  small  advertisement  is  better  than  a 
bad  traveler. 

There  is  no  worse  robber  than  a  journal 
that  does  not  circulate. 

They  who  will  not  be  counseled  cannot  be 
helped. — Decorator's  Gazette,  London. 


ITS  NEW  HOME 


The  Safely  Barb  Wire  Co.,  Ltd.,  have 
removed  its  business  offices  from  No.  42 
Scott  street  to  No.  50  Colborne  street.  An 
increasing  business  necessitated  the  change. 
The  new  premises  are  much  more  extensive 
and  utilitarian  than  the  old  place  in  Scott 
street.  The  offices  are  well  lighted  and 
ventilated,  and  arranged  with  much  taste. 
There  are  two  offices — one  for  the  manager 
and  another  for  the  clerks,  etc.  In  the  rear 
of  the  offices  is  a  spacious  and  airy  store- 
room, where  the  firm  will  keep  a  supply  of  its 
manufactures  for  the  convenience  of  the 
local  trade.  The  circumscribed  character 
of  the  Scott  street  premises  prevented  the 
firm  keeping  stock  on  the  premises  before,  it 
being  necessary  to  use  a  warehouse  near  by. 
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HARDWARE 


MONTREAL  MARKETS. 

Montreal,  November  16,  1894. 

HARDWARE. 

THE  week  has  witnessed  considerable 
more  activity  in  many  lines  of  hard- 
ware to  the  one  preceding  it.  In  fact, 
there  has  been  a  really  large  increase  in  the 
volume  of  trade,  and  this  is  generally  attri- 
buted to  the  spell  of  cold  weather  and  the 
advance  of  freights  on  Thursday,  which  in- 
duced quite  a  lot  of  orders  during  the  earlier 
portion  of  the  week.  The  most  active  lines 
have  continued  to  be  sporting  goods  and 
winter  supplies,  but  during  the  first  three 
days  of  the  week  very  large  quantities  of 
hinges,  winter  tools,  such  as  snow  shovels, 
axes,  etc.,  horseshoes  and  wire  nails  were 
moved.  In  fact  the  week's  turnover  has 
been  very  satisfactory,  the  only  drawback 
being  that  most  of  the  trade  set  it  down  to  a 
spurt  to  take  advantage  of  summer  freights, 
and  express  the  fear  that  next  week  will  be 
as  dull  as  ever. 

Wire — Quite  a  fair  quantity  of  smooth 
wire,  principally  annealed,  has  been  moved 
since  our  last.  Values  continue  much  the 
same. 

ROPE — The  demand  for  cordage  has  been 
fair  on  the  whole  and  prices  are  steady.  We 
quote  :  Sisal  at  7  to  yyic.  for  7-16  in.  and 
upwards,  and  14  to  15c.  deep  sea  line.  Pure 
Manilla,  ()l/2c.  for  7-16  in.  and  upwards,  10c. 
for  smaller  sizes. 

Cut  Nails — There  has  been  a  rather 
better  trade  doing  in  cut  nails,  but  the  great 
drawback,  unsettled  values,  remains  as  po- 
tent as  ever.  The  regular  jobbing  price  can 
be  placed  at  $1.60  here,  but  larger  quantities 
can  certainly  be  had  for  less,  and  we  quote 
$1.50  to  $1.65. 

Wire  Nails— Demand  for  these  has  been 
freer  during  the  week,   though  there  is  no 


appreciable   difference.     Discounts  are  75, 
10  and  5,  as  before. 

Horse  Nails— Quite  a  few  orders  for 
these  have  also  been  coming  in  for  prompt 
shipment  since  our  last  and  the  result  has 
been  a  better  business.  Discounts  are  60 
per  cent  and  60  and  2%  per  cent,  for  stand- 
ard brands. 

Tacks — There  has  been  no  great  change 
in  these  during  the  week,  but  rather  more 
activity  has  been  experienced. 

Chain — Cow  ties  and  trace  chains  have 
continued  to  be  quite  active  lines,  a  good 
volume  of  business  being  put  through  in 
them. 

Horseshoes  —  These  have  shown  in- 
creased activity,  if  anything,  during  the  week 
for  all  standard  lines.  Prices  remain  un- 
changed at  $3.50  for  iron  shoes,  and  we  quote 
steel  shoes  :  XL,  Nos.  o,  1  and  2,  $5.75  per 
100  lbs.;  Nos.  3  and  4,  $5  ;  assorted  sizes, 
$5.50  ;  steel  toe  weight  shoes,  Nos.  1  to  4, 
$6  per  100  lbs. 

Ware — There  has  only  been  a  fair  move- 
ment to  report  in  this  line. 

Plumbing  Supplies- -Nothing  of  mo- 
ment is  noted  in  this  line,  business  remain- 
ing quiet. 

Lead  Pipe — There  is  no  change  for  the 
better  to  note  in  this  line. 

Hinges — These  have  been  one  of  the 
most  active  lines  of  the  week,  more  especi- 
ally T.  and  strop  hinges,  of  which  very  large 
quantities  were  moved  between  Monday 
and  Thursday. 

Builders'  Supplies  —  These  continue 
without  feature. 

TOOLS — A  fair  degree  of  activity  has  been 
to  note  in  axes,  shovels,  snow  shovels,  etc. 

Clothes  Wringers— Only  an  occassion- 
al order  for  these  is  received. 

Lamp  Coods — There  has  been  a  good 
average  movement  in  lamp  goods,  especially 


in    lanterns    and    standard    sizes    of  lamp 
burners. 

Sporting  Goods — Have  continued  quite 
as  active  as  noted  heretofore. 

Cutlery — The  demand  for  table  cutlery 
has  shown  improvement  in  the  shape  of 
orders  for  prompt  delivery. 

Winter  Goods— Sleigh  bells  and  skates 
continue  very  active,  the  week  volume  of 
business  in  both  these  lines  being  increased 
for  the  week. 

Tar,  Etc. — There  has  been  no  import- 
ant change  since  our  last.  We  now  quote  : 
Resins,  $3  to  $5.50  as  to  brand  ;  coal  tar, 
$3.25  to  $3.75  ;  cotton  waste,  5  to  7c.  for 
colored  and  7  to  10c.  for  white  ;  oakum,  5X 
to  7^c,  and  cotton  do.,  10  to  12c. 

Turpentine — There  is  no  change  in  this 
line.  A  fair  movement  has  been  experi- 
enced for  prompt  shipment  this  week  at  44 
to  45c. 

Cement — The  demand  for  cement  has 
been  rather  quiet,  but  prices  are  5c.  firmer, 
$2  to  $2.10  for  English,  and  $1  85  to  $1.95 
for  Belgian. 

Firebricks— The  demand  for  firebricks 
has  shown  little  chang,e  and  prices  continue 
as  before,  $15  to  $22  per  1,000  as  to  brand. 

METALS. 

The  fact  that  freights  advanced  this  week 
on  the  15th  led  to  a  certain  amount  of  ac- 
tivity in  the  matter  of  pushing  forward  sup- 
plies of  heavy  material.  Everything  goes  to 
create  the  impression  that  it  is  momentary 
in  its  character,  while  its  aggregate  volumes 
not  anything  like  what  it  usually  is  at  this 
season.  There  are  no  strikingly  new  features, 
and  with  the  exception  of  the  unsettled  feel- 
ing on  bar  iron,  prices  are  fairly  steady. 

Pig  IRON — No  great  activity  is  to  note  in 
this  line.  No  large  lots  have  been  moved, 
and  prices  are  the  sane.       Quotations  now 


Seamless  Steel  Ware 


PUR  OWN   MAKE 


Milk  and  Rice 
Boilers  .  .  • 


In  2  and  4  quart  sizes.  Covered  Pails 
and  sauce  pans  in  1,  2,  3,  4  and  6  quart 
sizes.  The  deepest  straight  drawing 
made  in  Canada.     Heavily  retinned. 


TRY  SAMPLE  ORDER- 


The  McClary  Mfg.  Co. 


London 


Toronto 


Montreal 


Winnipeg 


Vancouver 
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MONTREAL  MARKETS— Continued 

are  ex  store:  Summerlee  and  equal  brands, 
$21  ;  Carnbroe  and  Eglinton,  $19  10  $i9.t;o,; 
Ferrona,  $1725  to  $18;  Siemen's,  No.  1, 
$17-25  to  $18. 

Bar  Iron— The  unsettled  feeling  still 
prevails  in  bar  iron,  and  small  lots  have 
changed  hands  at  $1.60,  while  it  is  impos- 
sible to  give  a  reliable  quotation  for  large 
quantities,  for  such  appears  to  be  governed 
by  the  mere  fancy  of  the  seller. 

Tin  Plates— Business  in  tin  plates  con- 
tinues moderate,  and  there  is  no  change  in 
prices.  We  quote  cakes,  $2.71;  to  $3. 10,  and 
charcoal,  $3.35  to  $4. 

Terne  Plates— Little  or  nothing  is 
doing  in  these,  and  prices  remain  $5.75  to 
$6.25,  as  to  quality. 

Canada  Plates— In  th.»se  no  great  life 
is  to  note,  but  a  few  Jots  have  changed  hands 
at  $2.05,  and  we  quote  $2.05  to  $2  15. 

Sheet  Iron — Only  a  small  trade  is  doing 
in  this  at  former  rates,  viz.,  $2.20  to  $2.30 
for  No.  28  guage. 

Iron  Pipe — Little  doing  and  discounts 
unchanged  at  70  and  5  for  block  and  50  and 
5  for  galvanized. 

Ingot  Tin — This  article  is  dull  and  ma- 
terially easier  in  tone,  as  sales  have  taken 
place  at  17c,  and  we  quote  17  to  18c.  as  a 
range. 

Copper — Copper  rules  inactive,  but  it  is 
rather  firmer  in  its  tendency  than  last  week 
at  9^  to  io^c. 


Lead — This  line  rules  dull  and  easier 
than  last  week  at  $2.75  to  $2.85. 

Spelter — Therehasbeen  no  great  change 
in  this,  but  the  best  price  now  obtainable  for 
jobbing  lots  is  $4.75,  and  we  quote  $4.50  to 
$4  75  as  the  range. 

Antimony — Dull  and  unchanged  at  10  to 
12c.  * 

Hoops  and  Bands— No  change  to  note, 
with  only  a  quiet  trade  doing  on  the  basis  of 
last  week's  quotations,  $2  20  to  $2.30. 

Galvanized  Iron — There  is  no  change 
in  this  branch,  which  also  fails  to  reflect  any 
great  activity.  We  quote  as  follows  : 
4'X  to  4>£c.  for  No.  28  Queen's  Head;  More- 
wood,  ^  to  6c. ;  tinned  sheets,  coke,  No. 
24,  6  to  b%c;  No.  26,  6%  to  6%'c.,  with 
the  usual  extra  for  larger  sizes. 
GLASS. 

There  is  little  change  in  the  glass  market. 
Raiher  more  life  has  been  shown  this  *eek 
in  pushing  forward  supplies,  but  it  is  not  felt 
that  the  change  is  a  lasting  one.  We 
quote  $1.25  for  first  break,  and  putty  in  bulk, 
$1.85. 

PAINTS  ANT)  OILS. 

A  fairly  active  business  is  reported  in 
paints,  oils,  leads,  etc.,  due  to  the  advance 
in  freights  this  week.  The  feeling  on  the 
whole  is  firm,  but  there  is  no  change 
in  values,  and  we  quote  as  folio*  s  : 
Choice  brands  white  lead,  Government 
standard,  $4  75  ;  No.  1,  $4.50  ;  No.  2,  $4.25; 
No.  3,  $4;  No.  4,  $3.75;  dry  white  lead, 
4^c. ;  red  lead,  pure,  4/4'c. ;  do.,  No.  1,  4c; 


zinc  white, pure,  $7.25  ;  No.  1,  $6.25  ;  No.  2, 
$5.25;  linseed  oil,  raw,  57  to  58c,  boiled,  60 
to  61c. ;  seal  oil,  40  to  45c. 

PETROLEUM. 
The  strong  tone  of  the  petroleum  market 
continues  and  prices  are  %  to  yic.  higher  on 
Canadian  oil  than  they  were  at  the  date  of 
last  writing.  Demand  is  fair  and  the  tend- 
ency is  firm  at  the  advance.  We  quote  as 
follows  :  Canadian  refined  at  n^c.  in 
shed  in  Montreal  for  round  lots,  and  12 
to  \2%c.  for  smaller  quantities,  with  a  dis- 
count of  2  psr  cent,  for  cash.  American 
petroleum  is  quoted  at  15c.  in  car  lots,  and 
16c.  for  smaller  quantities. 

HIDES. 

The  demand  for  hides  has  been  better  and 
American  buyers  have  been  purchasers  both 
here  and  in  the  country  of  light  hides  on 
the  basis  of  5c.  We  quote  No.  1,  4  to  4j£c; 
No.  2,  3c,  and  No.  3,  2c.  The  market  for 
lambskins  is  demoralized  to  some  extent 
owing  to  the  opposition  party  offering  and 
paying  much  higher  prices  than  other  deal- 
ers can  obtain  from  tanners.  The  regular 
price  is  55  to  60c.  each,  but  we  understand 
few  are  being  bought  at  these  figures.  Calf- 
skins continue  dull  at  5c. 

TALLOW. 

The  tallow  market  is  quiet  and  the  volume 
of  business  small,  prices  ruling  steady  at  5 
to  5>£c.  per  lb. 

WOOL. 

The  wool  market  continues  quiet.  At  an 
auction  sale  on  Thursday  last  of  damaged 


ENGLISH    HOUSE  ; 


EL  B 


26,  28,  30  Front  Street  West 


SAMUEL,  SONS  &  BENJAMIN 

164  Fenchurch  St.,  London,  E.C. 


. . . .  Toronto 


Copper  and  Nickel  Plated  Copper  and  Brass 

TEA  KETTLES       TODDY  KETTLES 

Britannia  and  Nickel  Plated 

TEA  AND  COFFEE  POTS 
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iastlake  Stee 


FIRE,  LIGHTNING 
AND  STORM-PROOF 

Beware  of  Cheap  Imitations.       Special  Prices  to  the  Trade. 
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Metallic  Roofing  Co.,  Ltd., 


MANUFACTURERS, 


84  to  90  Yonge  St.,  TORONTO 


MONTREAL  MARKETS— Continued 

Greasy  Cape,  24,000  odd  lbs.  sold  at  a  range 

of  9^  to  10&  c.     We  quote  :  Greasy  Cape, 

14   to    16c.  ;    Canadian   fleece,   17    to  20c; 

B.  A.  scoured,  26  to  32c.  ;    Canada    pulled 

wool,  20  to  2i^c.  for  supers,  and  23  to  26c. 

for  extras.    Northwest  wool,  11  to  12c. ;  B.C., 

10  to  12. 

ASHES. 

The  ashes  market  has  ruled   lower  since 

our  last    under    increased    receipts,  but  is 

fairly   steady   at  the  decline.     We    quote: 

First  pots,  $4.30  and  seconds,  $3  80,  while 

pearls  are  away  down  at  $7  to  $7  50  per  100 

lbs. 


MONTREAL    TRADE    NOTES. 

Americans  have  been  large  purchasers  of 
light  hides  here  on  the  basis  ot  5c. 

There  has  been  an  advance  of  Y%  to  %c. 
in  the  price  of  petroleum  since  the  date  of 
last  writing. 

The  arrivals  of  firebricks  were  273  000  for 
the  past  week,  of  which  Messrs.  Wm.  Mc- 
Nal  y  &  Co.  received  130,000. 

Linseed  oil  is  firmer  owing  to  manipu- 
lative purchases  of  the  raw  seed  in  England 
and  elsewhere  by  American  speculators. 

It  is  said  that  the  bar  iron  manufacturers 
have  come  to  some  agreement,  but  at  the 
present  writing  this  is  considered  doubtful. 

The  arrivals  of  cement  for  the  past  week 
were  2,500  English,  and  12,250  Belgian, 
which  makes  a  total  to  date  since  the  open- 
ing of  navigation  of  86,700  English  and 
58,525  Belgian. 


TORONTO    MARKETS. 

Toronto,  Nov.  16,  1894. 

HARDWARE. 

AN  improved  tone  has  developed  dur- 
ing the  week.  The  reason  is  prin- 
cipally that  a  better  business  is  being 
done  iu  shelf  hardware,  all  the  houses  now 
being  fairly  well  employed.  Orders  are, 
howe\er,  still  for  small  quantities.     Prices 


remain  much  as  before,  although  the  fact 
that  freight  advanced  on  the  1 5th  inst  equally 
to  about  5c.  per  100  lbs.  for  carload  snip- 
ments  seems  to  have  made  the  trade  less 
disposed  to  cut  prices,  while  some  are  now 
beginning  to  talk  hopefully  of  higher  prices 
being  inaugurated  in  another  month  or  so. 
The  wish  may  largely  be  father  to  the 
thought,  bnt  it  does  not  seem  scarcely  pos- 
sible that  the  values  can  depreciate  further, 
while  trade,  though  slow  in  recovering,  is  no 
doubt  recovering.  Such  winter  goods  as 
skates,  sleigh  bells,  etc.,  are  occupying  the 
chief  attention  at  the  moment.  Snow 
shovels  and  lumbermen's  supplies  are  going 
out  rapidly  too.  A  few  more  orders  appear 
to  be  coming  in  for  nails,  but  lots  wanted 
are  small.  In  sporting  goods,  the  little 
trade  that  is  now  being  done  is  iargely  con- 
fined to  accessories,  the  demand  for  orders 
being  practically  satisfied. 

Wire — There  is  a  good  trade  doing  in 
stove  pipe  wire,  but  there  is  practically  noth- 
ing doing  in  hay-ba  ing  wire.  An  occasional 
order  is  being  received  for  barbed  and  plain 
twist.  We  quote  barbed  and  plain  twist 
wire  and  staples  at  3X  to  y/zC  per  lb. 

ROPE— The  improvement  in  business  noted 
last  week  has  been  maintained,  except  in 
plow  lines,  deep  sea  line  and  cotton  rope,  in 
which  lines  business  has  fallen  off.  Halters 
are  still  in  good  demand  and  a  few  or- 
ders have  been  received  for  sisal  pail 
cord.  We  quote  :  Sisal,  7  16  in.  and 
larger,  7lAc.  ;  X>  5'6.  Yt  in.,  8c.  Manilla, 
7-16  in.  and  larger,  9>£c.;  X.  5-10<  H  'n» 
10c. 

Cut  Nails — Prices  ire  not  in  any  more 
satisfactory  condition  than  have  been  reported 
from  week  to  week  of  late,  while  quantities 
moving  are  still  exceedingly  small.  We 
quote  $1  75  basis  f.o.b.  Toronto. 

Wire  Nails— Trade  has  fallen  off  in  this 
line,  although  it  is  still  better  than  in  cut 
nails.     Discounts  are   unch  inged   at  75,  10 


and  5  per  cent.,  shipments  from  10-keg  lots 
being    prepaid. 

Horse  Nails — Business  continues  brisk 
at unch?nged prices.  Discounts 60  percent. off 
"  C."  and  60  and  2%  per  cent.  "  P.B."  and 
"  M." 

Tacks — An  improved  demand  is  re- 
ported for  clout  nails.  Otherwise  business 
remains  as  before.  We  quote  :  Cu',  car- 
pet blued,  gimp,  60  per  cent.;  do.,  tinned,  70 
percent.;  copper  nails,  62^  percent.;  clout 
nails,  60  to  67  >£  per  cent.;  trunk  nails,  60 
to  65  percent.;  shoe  finders'  tacks,  50  per 
cent.;  shoe  nails,  Hungarian  nails,  etc.,  37 
per  cent. 

Chain — In  coil  chain  no  large  sales  have 
been  made,  and  very  few  orders  have  been 
booked,  and  the  demand  for  cow  ties  is 
nearly  all  for  small  lots. 

Horseshoes — As  far  as  quantities  are 
concerned,  trade  is  satisfactory,  but  com- 
plaints are  still  rife  regarding  prices.  IiOn 
shoes  were  last  week  erroneously  quoted  at 
$3.50  ;  it  should  have  been  $3.65,  as  is  now 
quoted.  We  quote:  Iron  shoes  at  $365,  f.o.b. 
Toronto,  subject  to  rebate  in  certain  cases. 
Steel  shoes  are  quoted  at  15c.  per  keg  ad- 
vance on  Montreal  prices. 

Ware — While  there  is  a  demand  in  a 
small  way  for  Peerless  and  Eclipse  ware, 
there  is  very  little  call  for  Onyx  and  white 
wares.  Discounts  are  still  reported  at  50, 
10  and  5  per  cent,  for  large  lots,  with  5  per 
cent,  less  for  small  quantities. 

Plumbing  Supplies— While  the  cold 
weather  has  had  the  effect  of  increasing 
jobbing  work,  very  little  new  work  is  going 
on,  consequently  the  orders  are  very  small. 

Building  Supplies — The  same  remarks 
apply  to  this  line  as  to  plumbers'  supplies. 

Tools — Demand  is  only  hunted  for  such 
lines  as  draining  tools,  spades  and  shovels, 
axes  and  ax-handle=.  Saws  and  grain 
scoops  are  in  fair  demand. 

Clothes  Wringers — Trade  in  this  line 
has  been  exceedingly  quiet  for  some  time, 
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MARK  ETS—  Continued 

and  there  is  no  sign  of  an  improvement 
yet.  Prices  are  unchanged  at  $28  per 
dozen. 

Tinware— Outside  the  demand  for  fall 
specialties,  there  is  very  little  doing.  A 
number  of  orders  are  being  received,  but 
the  quantities  wanted  are  very  much  smaller 
than  they  have  been. 

Lamp  Goods— Trade  continues  fairly 
good  in  lamps  and  lamp  fixtures. 

Sporting  Goods— Demand  has  dropped 
off  for  rifles  and  guns,  but  shells  powder  and, 
shot  and  cartridges,  etc  ,  are  still  going  out 
fairly  well. 

Cutlery — No  particular  change  has 
taken  place.  Trade  remains  steady,  and 
jobbers  anticipate  a  material  improvement 
during  the  next  three  weeks. 

Winter  Goods— Are  now  going  out 
regularly.  Sleigh  bells  are  being  called  lor, 
although  not  to  any  great  extent.  Snow 
shovels  are  in  fair  demand,  and  the  kinds 
mostly  called  for  are  the  ones  which  are 
selling  at  $3  per  dozen. 

Tar,  Ere. — We  quote  :  Roofing  pitch, 
$2.50  per  brl. ;  pure  coal  tar  $4  per  brl.  ;  re- 
fined coil  tar,  $4.50  per  brl.;  XXX  refined 
coal  tar  in  quart  tins,  $1  per  doz.;  best 
Southern  pure  tar,  $6  per  brl.  and  75c.  per 
doz.  pint  tins;  pine  pitch,  $2.75  per  brl. 

Cement,  Etc.  —  We  quote  :  Portland 
cement    (English),    $3    per     brl.    for    best 


grades;  New  Brunswick  plister  Pans,  $2 
per  brk  ;  Cinadian  water  lime,  $1.25  per 
brl. 

Firebrick,  Etc.— Scotch  firebrick,  $3.25 
per  100  ;  Scotch  fireclay,  $1  per  100  lbs. 

METALS. 

There  is  on  the  whole  a  fair  movement  in 
small  shipments  of  me;als.  The  only  actual 
changes  to  note  in  prices  are  slightly  lower 
figures  on  solder.  An  improved  demand  is 
reported  for  sheet  iron.  Galvanized  iron 
continues  in  brisk  demand.  Stocks  of  iron 
pipe  are  in  better  shape  and  demand  keeps 
good. 

Pin  Iron — There  is  not  very  much  doing. 
A  few  lots  of  American  have  been  coming 
to  hand  at  outside  points  but  business  in 
Scotch  iron  is  about  over  until  the  spring, 
except  it  be  for  what  can  be  sold  from  wharf 
at  Montreal.  We  quote  as  before,  ex  cars 
Toronto;  Carnbroe,  $19  50  ;  Summerlee,  $21 
to  $21  50  ;  Nova  Scotia,  $18  to  $18.50. 

Bar  Iron — Prices  continue  very  satis- 
faciory,  while  orders  are  exceptionally  small. 
Prices  quoted  are  $1  75  to  $1  80  from  stock, 
and  $1  70  to  $1.75  from  factory. 

Sheet  Iron  —  Trade  has  improved  a 
little  again,  principally  in  the  heavier  gauges 
— from  14  to  22  gauge.  Prices  are  being 
well  maintained.  We  quote  as  follows  :  8 
to  16  gauge, $2. 50;  18  ditto,$2;  20  ditto,  $2. 10; 
22  to  24  ditto  $2.20;  26  ditto,  $2.45  ;  28  ditto, 
$2.65;  tinned  sheet  iron,  Manor's,  26  gauge, 
7c.  per  lb.;  22  to  24  gauge,  6y£c. ;  16  to  20 
gauge,  6%c. 


Sheet  Steel— In  English  sheets  ship- 
ments from  stock  are  almost  nil,  and  al- 
th  >ut;h  but  few  import  orders  have  been 
booked,  we  hear  of  one  large  order  for  500 
sheets.  We  quote  :  8  to  16  gauge,  $2  75 
per  100  lb-.;  18  to  20,  $2  65  ;  22  to  24,  $2.85  ; 
26,  $3.10. 

Iron  Pipe — This  article  has  been  in 
good  demand  for  some  months  and  no 
noticeable  decrease  has  yet  developed,  while 
prices  are  being  well  maintained.  Stocks 
are  in  little  better  shape,  although  some 
sizes  are  still  scarce.  Discounts  are  un- 
changed at  70  to  70  and  5  per  cent,  for  iron 
pire  and  5010  50  and  5  per  cent,  for  galvan- 
ized pipe. 

Lead  Pipe — Trade  continues  steady  at 
unchanged  prices.  We  quote  :  Toronto 
and  west  30  per  cent,  off  in  small  lots,  and 
30  and  10  per  cent,  off  in  ton  lots  ;  points 
east  o!  Toronto  35  per  cent,  off  in  small  lots, 
and  35  and  10  per  cent,  off  in  ton  lots. 

Galvanized  Iron — The  improvemen 
noted  last  week  continues.  Shipments  from 
stock  are  good,  and  numerous  orders  have 
been  received  fci  import  in  Gordon  Crown, 
Queen's  head,  and  Apollo  brands.  We  quote 
$4  25  for  28  gauge. 

Corrcgated  Iron— There  is  a  brisk 
trade  doing,  and  prices  are  unchanged. 

INGOT  Tin — Some  sales  are  reported,  but 
business  in  this  line  is  not  generally  active. 
Lamb  and  Flag,  while  supply  is  improved, 
is  still  scarce,  which  makes  the  difference  in 
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price  between  it  and  Straits  wider  than  is 
usual.  We  quote  Lamb  and  Flag  at  18  to 
i8>^c  ,  and  Straits  at  17  to  ijyic. 

Ingot  Copper — Demand  is  for  small  lots, 
large  quantities  being  neglected.  Prices  are 
steady  at  10  to  io}4c. 

Zinc  Spelter — There  is  practically  noth- 
ing to  report  this  week  beyond  a  few  sales 
for  import.  We  quote  as  before,  at  4  to  4Xc 
for  domestic  and  3^  to  4c  for  imported. 

Sheet  Copper  —  Outside  of  braziers' 
sheets  there  is  very  little  doing.  ■  We  quote: 
Untinned,  14  to  i6^c,  according  to  weight 
and  size;  braz  er  sheets,  14  to  17c,  accord- 
ing to  quality. 

Boiler  Tubes — There  are  a  good  many 
American  tubts  coming  in,  and  it  is  claimed 
that  unless  a  marked  change  takes  place 
Scotch  tubes  will  be  scarce  on  this  market 
next  season,  as  the  manufacturers  in  the 
Un;ted  States  are  making  a  deermined 
effort  to  secure  the  Canadian  market  and  are 
apparently  meeting  with  much  encourage- 
ment. We  quote:  1%  inch,  7c.  ;  \y2 
inch,  7%c.  ;  \%  inch,  8c.  ;  2  inch,  %%z.; 
■2%  inch,  9c.  ;  2^  inch,9|^c. ;  3  inch,  u^c; 
y/z   inch,  14c;  4  inch,  19c 

Galvanized  Boilers — There  is  a  fair 
business  doing,  although  stocks  are  low, 
except  those  in  one  or  two  hands.  We  quote: 
30  gal.,  $6  ;  35  gal.,  $7  ;  40  gal.,  $8. 

Tin  Plates — Orders  for  import  are  still 
being  freely  booked,  and  shipments  from 
stock  are  improving  slightly.  M.L.S.,  which 
has  bsen  exceedingly  scarce, is  now  arriving, 
and  jobbers  are  able  to  supply  almost  any 
sizss  and  weights.  We  quote  :  Coke,  14  to 
20  gauge,  at  $3  10  ;  for  sizes  15  to  25c.  per 
box,  basis  more;  "  I.C."  charcoal,  $3.50  to 
$375- 

Terne  Plates — There  has  been  very 
little  doing  during  the  past  week.  Although 
there  is  no  "  I  X  "  on  the  market,  some  of 
the  Toronto  jobbers  have  shipments  arriv- 
ing. Box  lots  are  unchanged  at  $6.50  to 
$6.  75- 
Sheet  Zinc — Trade  has  taken  a  turn  for 
the  better,  and  rrore  cask  lots  have  been 
changing  hands  during  the  week  than  for 
some  time.  Prices  are  steady  at  4^c.  for 
cask  lots  and  5c.  for  small  lots. 

Hoops  and  Bands — Jobbers  are  pleased 
to  note  that  the  demand  is  increasing  in  this 
line,  stocks  being  heavy.  We  still  quote 
$2.20  for  ton  lo  s  and  $2.25  for  small  lots. 

Canada  Plates— Jobbers  find  it  difficult 
to  supply  the  demand  for  all  bright.  It 
seems  that  tinsmiths  can  more  readily  dis- 
pose of  all  bright  pipes,  even  at  the  advanced 
figure.  As  a  genenral  thing  the  purchases 
of  Canada  plate  are  only  half  polished,  which 
necessitates  the  trade  purchasingsome  boxes 
containing  all  bright  sheets.  Demand  con- 
tinues brisk  for  60  and  75  sheets.  We 
quote  half-polished  at  $2.25  to  $2.35,  accord- 
ing to  quantity  ;   60-sheet  boxes,     ioc.   per 


box  advance;  75  sheet  boxes,  25c.  advance 
over  52's;  20  x  28,  $2.50. 

Solder — Only  small  quantities  are  pass- 
ing through  hands,  and  prices  are  being 
shaded  a  little,  quotation  for  better  quality 
now  being  12  to  13c. 

PlG  Lead — The  activity  noted  last  week 
has  been  keeping  up  well.  Although  some 
fair  quantities  have  been  going  out,  the  de- 
mand is  chiefly  for  small  lots.  Prices  are 
unchanged  at  $2.75  to  $3,  according  to 
quantity. 

Antimony — Business  remains  much  the 
same  as  last  week,  when  an  improvement 
was  noted.  Prices  are  unchanged  at  g}4  to 
ioc. 

GLASS. 

Activity  still  continues  to  characterize  this 
market,  with  the  demand  principally  for  the 
smaller  s'zjs  for  storm  windows.  We  quote 
$1.10  io$i.  15  forfirst  break  in  50-foot  boxes, 
or  $2.05  to  $2.10  in  ioofoot  boxes.  De- 
mand keeps  fair  for  fancy  glass,  but  plate 
glass  is  quiet. 

OLD  MATERIAL. 

Business  remainsquietand  prices  unchang- 
ed at  last  week's  decline.  We  quote  as  fol- 
lows :  Agricultural  scrap,  45c.  per  cwt.  ;  ma- 
chinery cast,  45c.  per  cwt.  ;  stove  cast  scrap, 
25  to  30c.  ;  No.  1  wrought  scrap,  35c.  per 
cwt.  ;  No.  2,  including  sheet  iron,  hoop 
iron  and  mixed  steel,  ioc;  new  light 
scrap  copper,  6  to  6>£c. ;  heavy  scrap  copper, 
7  to  7%c.;  old  copper  bottoms,  %%  to  6c; 
light  scrap  brass,  3^  to  4c. ;  heavy  yellow  scrap 
brass,  5c;  heavy  red  scrap  brass,  5J^c; 
scrap  lead,  1%  to  i^c.  ;  scrap  zinc, 
i]4  to  i#c. ;  scrap  rubber, 3^  to  3^c;  coun- 
try mixed  rags,  50  to  70c  ;  clean  dry  bones, 
50  to  60c  per  100  lbs.  ;  borings  and  turn- 
ings, ioc. 

PAINTS    AND    OILS. 

Trade  remains  much  as  before,  although 
payments  have  improved. 

White  Lead-  There  is  some  English 
lead  selling,  but  domestic  is  dull  and  weak, 
and  some  houses  do  not  seem  disposed  to 
sell  any  more  than  they  can  help  at  the  pre- 
sent low  figure.  We  quote  domestic  on  the 
basis  of  $4  25,  and  English  at  $^.50  to 
$6.25. 

Putty — Trade  keeps  up  fairly  well.  We 
quote  $1  75  for  bladders  in  barrels  and  $2.25 
for  cases. 

Turpentine  —  Business  has  fallen  off 
considerably,  the  demand  coming  nearly 
altogether  from  factories.  We  quote  39c 
f.o.b.  Toronto  for  five-barrel  lots  and  40c  for 
single  barrels. 

Linseed  Oil — Market  is  quiet  and  prices 
steady.  We  quote  53  to  54c.  for  raw  and  56 
to  57c  (or  boiled,  f.o.b.  Toronto. 

Castor  Oil — Is  quiet  and  unchanged,  at 
b%  to  b}ic.  in  cases  and  7c.  in  tins. 

Shellac — Demand  is  light  and  prices 
unchanged. 

Prepared  Paints — Trade  is  practically 
over  for   the  season,   there  not   even  being 


any    sorting-up     orders.      Prices    are    un- 
changed at  $1  for  prime. 
SEEDS. 

With  present  turn  of  weather,  which 
makes  outdoor  work  impracticable,  a  more 
liberal  movement  of  the  outside  alsike  crop 
is  looked  for.  Market  has  remained  fairly 
steady  since  last  report,  $5  still  being  the 
prevailing  price  f.o.b.  at  po;nts  of  shipment 
for  choice  qualities,  with  lower  grades  pro- 
portionately less.  Timothy  is  unchanged  at 
$1.75  to  $2.25.  While  there  is  yet  no  move- 
ment in  Canadian-grown  red  clover,  there  is 
more  enquiry,  and  prices  are  firmer  at  $5.20 
to  $5.30  per  bushel  f.o.b.  at  points  of  ship- 
ment. 
HIDES,  SKINS,  WOOL   AND   TALLOW. 

Hides — Business  is  fair  and  prices  un- 
changed, dealers  paying  3^c.  for  green  and 
selling  cured  at  4/^c. 

Skins — Prices  still  stand  at  55c  with 
business  quiet. 

Wool— There  is  a  little  mere  enquiry 
from  the  mills,  but  it  is  chiefly  for  small  lots. 
Dealers  are  still  paying  18c  for  merchant- 
able fleece  and  20c  for  very  fine  fleece. 

Tallow — Is  a  little  more  plentiful  with 
dealers  still  paying  5>£  to  5%c,  and  selling 
at  6%c. 

PETROLEUM. 

Trade  is  fairly  good  in  burning  oils,  but 
lubricating  oils  are  quiet.  We  quote,  in  5  to 
10  brl.  lots,  imperial  gallon,  Toronto  :  Can- 
adian, 12  to  \2}4c.;  carbon  safety,  15c; 
Canadian  water  while,  16  to  17c;  Ameri- 
can water  white,  \7%c  ;  photogene,  20c 

The  Petrolia  Advertiser  in  its  weekly 
report  quotes  :  Petrolia  crude  :  $1.1 1%  per 
barrel.  Oil  Springs  crude  :  $1.13  per  barrel. 
Refined,  6|^c.  in  bulk;  9^c.  in  barrels  in 
car  lots  f.o.b.  here. 


MARKET    NOTES. 

Solder  is  a  shade  lower. 

Freights  advanced  Thursday. 

A.  C.  Leslie  &  Co.  note  good  sales  of  cut- 
lery. 

English  putty  has  been  offering  on  the 
market  during  the  week. 

H.  S.  Howland.  Sons  &  Co.  report  large 
sales  of  their  Railroad  lanterns,  No.  39. 

It  is  reported  that  the  Waterous  Engine 
Company,  of  Brantford,  has  secured  a  large 
contract  for  engines  for  a  firm  in  Chili. 

H.  S.  Howland,  Sons  &  Co.  have  a  fine 
line  of  carvers  in  cases  and  are  having  good 
sales  for  same. 

Several  orders  are  reported  for  steel,  prin- 
cipally the  American  article,  for  use  in  the 
manufacture  of  agricultural  implements. 

H.  S.  Howland,  Sons  &  Co.  report  in- 
creased sales  of  the  genuine  Acme  skate. 
The  Star  skate  is  also  meeting  with  a  good 
demand,  they  say. 

The  J.  C.  McLaren  Belting  Co.  have  se- 
cured the  contract  for  "belting  up  "  J.  &  T 
Conlon's  large  mills  at  Little  Current.   These 
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mills  were  burned  down  some  months  ago. 
The  new  mills  are  said  to  be  among  the  best 
equipped  in  the  northern  district. 

The  cement  works  at  Shallow  Lake,  re- 
cently burned  down,  have  started  up  again 
with  double  as  much  machinery  as  formerly. 

M.  &  L.  Samuel,  Benjamin  &  Co.  report 
large  sales  of  the  "Athletic"  skate.  One 
salesman  alone  has  sold  some  800  pairs 
within  the  last  two  weeks. 

H.  S.  Howland,  Sons  &  Co.  have  had  to 
send  large  repeat  orders  to  the  factories  for 
the  Samson  stub  and  Excelsior  wood  snow 
shovels. 

The  Consumers'  Cordage  Company,  which 
has  been  idle  for  the  past  twelve  months, 
commenced  operations  again  Monday.  The 
full  staff  will  be  employed  by  the  end  of  the 
week. 

The  Metallic  Roofing  Co.  have  secured 
the  contract  for  supplying  the  Lunatic  Asy- 
lum at  Guelph  with  1,000  square  feet  of  me- 
talic  ceiling  plates.  This  is  understood  to  be 
the  largest  contract  of  the  kind  ever  given 
out  in  Canada.  The  same  company  has 
also  secured  contracts  for  supplying  "  Owl" 
brand  corrugated  iron  for  ths  Michigan 
Central  Railway  Co.'s  buildings  at  Pttrolia 
and  for  the  Sandwich,  Windsor  and  Amherst- 
burg  Railway  Co.'s  buildings  at  Windsor. 

The  edge  tool  business  formerly  carried 
on  by  the  E.  Broad  &  Sons  Co.,  Ltd.,  of  St. 
Stephen,  N.B.,  will  hereafter  be  known  as 
the  St.  Stephen  Edge  Tool  Co.  The  me- 
chanical department  will  be  under  the  man 
agement  of  H.  W.  Broad,  and  it  is  under- 
stood to  be  the  new  management's  purpose 
to  produce  goods  of  the  same  high  standard 
of  excellence  that  has  won  for  these  manu- 
factures the  high  reputation  they  now  hold. 
The  old  trade-marks  will  still  obtain. 


UNITED  STATES    MARKETS. 

New  York,  Nov.  16,  1894. 

PIG  TIN — Prices  ruled  a  shade  lower 
under  the  influence  of  advices  by  cable 
of  lower  rates  in  the  English  market 
and  generally  tame  buying  interest  here. 
The  close  control  of  spot  supplies  and  en- 
deavors to  create  the  impression  that  the 
total  is  below  the  popular  estimate  has  a 
certain  amount  of  effect  in  speculative  cir- 
cles, but  dealers  and  consumers  seem  slow 
to  place  explicit  confidence  in  the  represent- 
ations, and  their  purchases  are  suggestively 
conservative,  with  little  interest  manifested 
in  deliveries  running  beyond  the  end  of  the 
year.  Tne  basis  of  14.55  t0  T4  60c.  net  cash 
apparently  represented  speculative  market 
value.  Jobbing  sales  were  made  at  very 
close  thereto.  On  'Change  sales  were  bul- 
letined of  10  tons  at  14.50c.  for  January  de- 
livery. 

Copper — There  was  no  improvement  in 
the  demand  from  any  quarter  and  the  mar- 
ket is  flat,  with  little  support  apart  from 
what  may  come  from  the   rumors  of  import- 


SS.  SMOKELESS  POWDER  5 


s  the  best;  it  does 
notcontain  anynitro 
glycerine,  and  is  not 
aflectedbytheneatorcold.  It  is  made  by  the  Smokeless  Powder  Company,  Limited, 
Dashwood  House,  New  Broad  street,  London,  E.  C.  Works,  "  Barwick  Herts."  It 
is  used  by  sportsmen  all  over  tne  Dominion.  One  lirm  in  New  York  have  purchased 
torty  tons  within  the  last  «»__-.     —_.    .    -«.  w   w«v  -,      „       ^  ~ 

A'fESu*'**  JAMES  DARLING  &  CO. 


Send  for  Price  List. 


429  Board  of  Trade  Ruilding 

MONTREAL,  Ajjents. 


Our 

Specialty 


PURE  TURPENTINE 


Our  Customers 
Need  fear  no 
Adulteration 


Every  barrel  guaranteed  !     We  are  headquarters  for  the  Pure  Article. 
Remember  these  facts  when  placing  your  orders. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W„  TORONTO 


The  Improved 


Double 
Truss 


Cornice  Brake 


z 

UJ 

H 
< 
0. 

co 

k 

UJ 

O 

o 

cc 

o 


p 
p. 


o 


SOLE   AGENTS : 


The  James  Robertson  Co.  Ltd,,  Toronto 


Montreal 
St.  John 

Winnipeg 


~CT^J 


OUR  LINE  OF  .  . 


Christmas  Novelties 

IS  VERY  COMPLETE 


Write  for  New  Catalogues,  or  wait  until  our 
traveler  has  called  on  you  before  placing 
your  Christmas   order. 


E.  G.  Gooderham, 
Manager. 


Jno.  C.  Copp, 

Sec.-Treas. 


Factories  and  Salesrooms, 

570  King  St.  West, 
Toronto,  Canada. 
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MA  RKETS—  Continued 

ant  deals  between  certain  large  producers 
and  prominent  consumers.  Generally  speak- 
ing, the  demand  is  slow  and  consumers 
seem  to  be  influenced  very  little,  if  at  all,  by 
the  rumors  regarding  agreement  among 
foreign  and  domestic  producers  to  restrict 
output.  Lake  Superior  iDgot  could  have 
been  purchased  at  9.50  to  9.55c,  electrolytic 
at  9  35  to  9.40c ,  and  ordinary  casting  stock 
at  9.15  to  925c,  according  to  brand  and 
quantity. 

Pig  Lead — A  certain  amount  of  artificial 
support  is  given  prices  here,  but  the  market 
proper  is  wholly  without  sign  of  improve- 
ment. Dealings  are  routine  and  moderate 
all  told.  The  demand  has  not  improved 
perceptibly.  For  common  Western  products 
3.10  to  3.i2^c.  are  doubtless  extreme  high 
rates  at  the  moment.  London  cable  to  the 
Metal  Exchange  quoted  £9  16s.  3d.  for  soft 
Spanish. 

Spelter — Sales  in  this  quarter  are  still 
on  a  moderate  scale,  and  there  is  no  sign  of  a 
livelier  demand  from  Eastern  consumers  or 
dealers.  The  offering  is  more  or  less  re- 
served, however,  and  prices  are  held  quite 
steady  at  about  3.40  to  3.45c.  for  ordinary 
Western  brands. 

Antimony — There  is  only  a  fair  jobbing 
movement,  but  prices  remain  quite  steady 
at  7.30  to  7.40c  for  Hallett's  and  840  to 
8.50c.  for  Cookson's  on  the  spot. 

Tin  Plate — Business  was  hardly  as 
good  as  on  Monday,  and  orders  were  fewer, 
with  little  interest  displayed  in  round  lots. 
Offerings  were  not  particularly  he  ivy,  but 
sufficient  to  keep  the  market  in  rather  poor 
form. 

Iron  and  Steel — Thegenetal  situation 
is  about  the  same  as  outlined  in  reports  of 
the  past  few  days,  and  no  important  changes 
have  taken  place  in  prices  for  either  crude 
or  finished  products. 


NOVA  SCOTIA   MARKETS. 

Office  of  The  Canadian  Grocer, 
Halifax,  Nov.  16. 

HARDWARE. 

THE  hardware  trade  in  Nova  Scotia  is 
dull  at  present  ;  cold  weather  is  re- 
quired. This  is  specially  so  with  the 
skate  trade.  At  this  time  of  the  year  orders 
are  looked  for  by  the  makers,  but  dealers 
have  a  good  stock  on  hand  from  last  year, 
and  are  not  investing  as  largely  as  formerly. 
The  development  of  the  trade  will  depend 
upon  the  opening  of  winter.  The  retail  trade 
is  fairly  good. 

Rope — There  is  a  fair  movement  in  cord- 
age. Prices  are  quoted  at  :  Sisal,  7>£c.  for 
all  sizes  ;  pure  manilla,  g'/ic.  for  a'l  sizes. 

Cut  Nails— Trade  in  this  line  is  some- 
what stiff.  The  quotations  are  on  the  basis 
of  $1.90. 

Wire  Nails— There  is  not  much  demand 
in  this  line.  The  quotations  are  75c,  with 
5  per  cent,  off  that. 


Turpentine — There  is  a  good  demand 
for  turpentine.  The  quotations  are  42  to 
45c. 

Cement — This  article  is  scarce  at  present, 
and  is  quoted  at  $2.30  for  small  lots. 

METALS. 

Pig  Iron — There  is  not  much  doing  in 
pig  iron.     Ferrona  is  quoted  Bt  $15.50. 

Bar  Iron— Bar  iron  is  in  good  demand 
and  stiff  in  prices,  the  quotation  being 
$2.10. 

Lead — This  article  is  also  stff,  the  quota- 
tion being  $3. 

Sheet  Zinc — There  is  a  good  demand 
for  sheet  zinc  and  quotations  are  at  $5  and 
$5  5°- 

Galvanized  Iron— Business  is   fair  jri 
this  line  with  quotations  4%  to  5c. 
GLASS. 

Their  is  a  fair  trade  in  glass,  which  is 
quoted  at  $135. 

PAINTS  AND  OILS. 

The  painting  season  is  over  and  con- 
ssquently  the  demand  for  paints  and  oils  is 
not  as  brisk  as  during  the  past  few  months. 
Linseed  oil,  raw,  is  quoted  at  58c ,  and 
boiled  at  61c.  Seal  oil  is  quoted  at  28  and 
30c.  Pure  white  lead  is  quoted  at  $5  for 
genuine. 


HALIFAX  MARKET  NOTES. 

The  charcoal  iron  furnaces  at  Bridgeville, 
Picton  county,  have  shut  down  for  the  win- 
ter. 

J.  Matheson  &  Co.,  New  Glasgow,  are 
making  a  number  of  bell  buoys'  for  the 
Dominion  Government.  They  will  be  made 
wholly  of  Ferrana  pig. 

A  contract  has  been  let  to  put  30  of  the  60 
coke  ovens  at  Londondery  in  working  order. 
The  iron  works  are  to  start  in  the  near 
future.  A  local  paper  gives  currency  to  the 
report  that  the  C.P.R.  will  acquire  this  pro- 
perty and  make  it  their  rolling  stock  manu- 
facturing centre. 


FUTURE  OF  PUDDLED  IRON. 

THE  question  of  puddled  iron  versus 
steel  was  brought  up  in  quite  an  inter- 
esting manner  at  a  recent  meeting  of 
the  South  Staffordshire  (England)  Institute 
of  Iron  and  Steel  Works  Managers.  The 
president  of  this  organization  brought  up  the 
matter  by  citing  figures  to  show  that  the  pro- 
duction of  puddled  bars  in  Great  Britain 
was  less  by  50  per  cent,  in  1892  than  it  was 
in  1882,  whereas  in  the  same  period  the  pro- 
duction of  open  hearth  steel  had  increased 
by  nearly  1,000,000  tons.  In  spite  of  these 
figures,  however,  the  gentlemen  still  ex- 
pressed great  faith  in  the  future  of  puddled 
iron,  and  said  that  "  if  manufacturers  and 
workmen  bated  not  heart,  hope  or  effort," 
iron  would  for  many  years  to  come  be  one  of 


the  staple  products  of  the  district.     Various 
other  speakers  took  the  same  view. 

We  are  among  those  who  are  not  ready 
to  admit  that  puddled  iron  is  to  be  entirely 
superseded  by  steel,  even  in  the  face  of  the 
great  development  in  the  latter  line.  Puddled 
iron  was  pushed  aside  by  the  steel  product 
because  the  latter  could  be  easily  and  more 
cheaply  applied  to  many  purposes  for  which 
the  former  had  been  used.  The  substitution 
of  soft  steel  for  iron  in  numberless  branches 
of  the  trade  went  on  at  such  a  rate  as  to 
almost  warrant  the  belief  that  the  pudd- 
ling furnace  would  soon  be  absolutely 
useless  and  the  puddler  forgotten.  But 
those  who  have  carefully  watched  the  de- 
velopments of  the  past  2  or  3  years  are  in- 
clined to  believe  that  the  trade  has  been 
rather  hasty  in  numbering  puddled  iron 
among  the  things  of  the  past.  We  have  gone 
too  far,  and  must  return  to  the  fact  that 
while  there  are  miny  purposes  for  which  ma- 
terial of  a  crystalline  structure  may  be  used, 
there  are  still  numerous  others  for  which  iron 
with  its  fibrous  structure  is  absolutely  neces- 
sary. Therefore  there  is  still  a  future  for 
puddled  iron,  although,  of  course,  there  will 
never  again  b?  anything  like  the  production, 
comparatively,  that  there  has  been  in  years 
past. 

Those  who  wish  to  see  the  puddler  retain 
his  hold  on  the  trade  should  remember  one 
fact.  Steel  is  being  used  and  will  continue 
to  be  used  for  some  purposes  for  which  iion 
is  far  better  adapted,  simply  because  the 
former  is  much  the  cheapest.  It  will  be  used 
even  at  the  cost  of  frequent  replacing  on  ac- 
count of  its  low  orginal  cost.  Therefore,  the 
question  of  iron  versus  steel  is  one  of  com- 
parative cost  after  all.  Where  the  cost  of 
producing  puddled  iron  reduced  much  below 
what  it  is  now,  puddled  iron  would  be  used 
for  numberless  purposes  to  which  steel  is 
now  applied,  even  if  it  were  something 
higher.  But  it  must  not  be  too  much  higher 
than  soft  steel.  The  cost  of  puddled  iron 
must  be  reduced,  but  the  question  is  how. 
It  seems  that  this  problem  cannot  be  solved 
in  the  same  way  that  other  problems  in  the 
trade  have  been,  by  the  introduction  of  ma- 
chinery. Although  there  have  been  num- 
berless attempts  to  introduce  machinery,  the 
process  of  puddling  still  remains  the  one  in 
which  hand  labor  and  the  highest  degree  of 
skill  in  mill  work  are  required.  The  work 
of  the  puddler  is  necessary,  but  it  must  re- 
sult in  a  greater  output  than  has  been  per- 
mitted by  mill  regulations.  The  American 
Manufacturer,  in  a  previous  discussion  of 
this  subject,  proposed  the  doubling  of  the 
present  double  furnace.  With  such  a  fur- 
nace, under  the  management  of  one  puddler, 
with  a  sufficient  number  of  helpers,  the  cost 
of  production  would  be  considerably  less 
than  what  it  is  to-day,  and  at  the  same  time 
puddler  and  helpers  would  make  more  than 
they  are  now  making.  The  main  question 
with  the  puddler  at  present  is,  how  to  enable 
his  product  to  keep  nearer  to  the  cost  of 
steel. — American  Manufacturer. 
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FORGING  A  DRAW  KNIFE. 

To  make  a  carpenter's  shave  or  draw 
knife,  select  one  of  the  softer  varieties  of  tool 
steel,  one  wh;ch  will  bear  a  bright  red 
heat,  almost  a  yellow,  says  a  writer  in 
Tradesman.  A  piece  one  inch  wide,  three- 
eighths  of  an  inch  thick  and  eight  inches 
long,  will  be  big  enough  for  a  medium  sized 
draw  knife.  Taper  the  ends  of  the  steel 
about  half  an  inch  from  full  thickness  down 
to  nothing,  then  get  out  a  piece  of  soft,  tough 
iron,  same  size  as  the  steel,  but  two  inches 
longer.  Clamp  the  steel  and  iron  together, 
holding  them  with  the  tongs,  and  take  a 
welding  heat  on  the  iron,  using  borax  freely. 
Let  the  steel  take  only  the  bright  red,  or  low 
yellow  heat,  which  it  can  bear,  but  give  the 
iron  a  full  welding  heat;  this  can  be  best 
done  by  keeping  the  strips  of  iron  under- 
neath the  steel  while  in  the  Are,  thus  letting 
the  iron  bear  the  brunt  of  the  heat.  Just 
about  enough  will  be  imparted  to  the  steel 
to  give  it  its  required  degree  of  heat.  But 
it  will  not  do  to  hurry  the  heating.  If  we 
do,  the  outside  of  the  iron  will  be  up  to  weld- 
ing heat  long  before  the  steel  is  fairly  heaed 
through. 

But  the  heating  must  not  be  too  slow,  or 
the  steel  will  become  equally  hot  with  the 
iron,  and  its  cutting,  or  edge-holding  pro- 
perties, completely  spoiled.  Here  is  where 
the  "  know  how  "  comes  in.  It  can't  be  told 
on  paper,  but  after  tae  intelligent  smith  has 
tried  it  a  few  times  he  can  so  heat  the  layers 
of  steel  and  iron  that  they  will  weld  together 
perfectly  and  still  the  steel  will  not  be 
injured  in  the  least.  Only  one  end 
of  the  steel  and  iron  can  be  welded  together 
at  one  time.  A  second  heat  must  be  taken 
for  the  other  end,  and  then  the  forging  must 
be  proceeded  with,  regarding  af.er  welding 
the  pieces  as  if  made  entirely  of  steel  and 
regulating  the  heat  accordingly.  The  iron 
is  two  inches  longer  than  the  steel  and  pro- 
jects one  inch  at  either  end.  These  parts 
are  drawn  out  in  the  forging  to  form  the 
handles  of  the  draw-knife.  They  are  much 
better  for  having  no  steel  in  them.  It  is  also 
a  saving  of  that  material. 


EXPANSION  OF  GLASS. 

Dr.  Schott  is  probably  the  most  able  sci- 
entist at  present  engaged  working  on  glass, 
says  a  contemporary.  He  has  lately  been 
engaged  in  a  series  of  experiments  on  the 
relation  between  the  expansion  of  glass  and 
its  chemical  composition.  This  subiect  has 
never  been  fully  investigated  or  understood 
before,  and  is  a  matter  of  importance,  especi- 
ally for  instruments  serving  to  make  fine 
r  measurements,  such  as  thermometers,  etc. 
His  experiments  showed  a  permanent  altera- 
tionof  forms  of  the  glass  under  pressure,  at 
a  temperature  lar  lower  than  that  at  which 
glass  becomes  soft.  Tms  offers  a  better  expla- 
nation of  the  fact  that  a  themometer  changes 
its  zero  in  the  course  of  time,  i.e.,  the  zero  in- 
dicated by  it  no  longer  represents  the  zero  as 


established  by  the  freezing  point  of  water. 
His  experiments  also  showed  that  the  com- 
position of  the  glass  is  a  considerable  factor 
in  this  alteration  of  form,  and  in  making  a 
practical  application  he  has  tried  to  make  a 
glass  for  thermometers  which  retains  its 
form  absolu  ely  ;  his  attempts  have  been 
very  successful  thus  far.  Another  applica- 
tion of  his  experiments  has  been  to  make 
instruments  of  two  kinds  of  glass,  flashed 
over  each  other,  and  of  such  a  nature  that 
one  has  a  rate  of  expansion  just  a  little  dif- 
ferent from  the  other.  He  has  made  chemi- 
cal apparatus  and  thermometers  of  excellent 
quality  using  such,glass. 


ten  minutes  longer  with  that  loose  screw 
there  the  boiler  will  certainly  explode." 

The  engineer  gazing  in  the  direction  in- 
dicated by  Lord  Rosse,  paled  and  jumped  to 
stop  the  engine. 

"Why  the  devil  didn't  you  sayso  sooner?" 
he  blurted  out. 

"  Why  should  I  ?  I  have  never  yet  had  the 
opportunity  of  seeing  a  boiler  explode." 


THE  EARL  WAS  COOL. 

The  Maiquise  de  Fontenoy  tells  in  her 
European  gossip  a  story  of  the  Earl  of  Rosse, 
who  is  a  mechanical  engineer  of  no  mean 
order.  It  seems  that  the  other  day  he  en- 
tered the  engine  room  of  a  large  manufac- 
tory and  gazed  in  a  rather  careless  manner 
at  the  working  of  the  machinery.  Suddenly 
he  was  seen  to  shake  his  head,  pull  his  watch 
out,  and  to  look  first  at  the  engine  and  then 
at  the  timepiece.  The  engineer's  attention 
had  been  attracted  by  this  somewhat  odd 
behavior  of  the  stranger,  and  he  apostro- 
phized him  in  a  rude  and  aggressive  man- 
ner, with  a  "  Well,  what's  up  now  ;  what  is 
it  that  you've  got  to  find  fault  with,  any- 
how ? " 

"Oh,"  replied  Lord  Rosse,  "it's  all  the 
same  to  me  ;  I've  got  no  fault  to  find.  I'm 
just  waiting  till  the  boiler  explodes." 

"The  boiler  explodes!  Why,  you  are 
crazy,  man  I"  exclaimed  the  engineer  angrily, 
preparing  to  turn  the  peer  out  as  a  danger- 
ous crank. 

"  Well,"    retorted    the  earl,  "  if  you  work 


PERSONAL   MENTION. 

W.  M.  Mooney,  Montreal,  of  "C"  horse 
nail  fame  was  in  Toronto  this  week. 

Mr.  Wright,  representing  the  Eagle  Lock 
Co.,  of  Terry  ville,  Conn.,  was  in  Toronto  a 
few  days  ago  looking  up  business. 

Mr.  Kohl,  of  B.  &  S.  H.  Thompson,  Mont- 
real, was  in  Toronto  this  week  paying  his 
respects  to  the  trade. 

T.  B  Lee,  of  Rice  Lewis  &  Son,  Ltd., 
left  on  Thursday  for  Europe.  He  is  under- 
stood to  be  on  business  and  pleasure  bent. 


GROWTH  OF  THE   SOUTH. 

Richard  H.  Edmonds,  of  Baltimore,  writ- 
ing to  the  London  Times  on  the  progress  of 
the  Southern  States  in  the  past  ten  years, 
gives  some  striking  illustrations.  Fifteen 
years  ago,  he  points  out,  the  cotton  seed  was 
a  waste  product ;  now  nearly  300  cotton 
seed  oil  mills  are  in  operation,  representing 
a  capital  of  $40,000,000.  In  1880  the 
South  mined  6,000,000  tons  of  coal,  in 
1893  the  output  was  28,000,000  tons. 
Ten  years  ago  the  agricultural,  manufactured 
and  mine  products  of  the  South  were  valued 
at  about  $1,200,000,000  a  year.  They  are 
now  nearly  $2,oou,ooo,ooo,  and  are  annually 
increasing.  The  railroad  mileage  has  been 
more  than  doubled  and  the  traffic  quad- 
rupled. The  iron  and  coal  industries  and 
the  cotton  mills  have  added  nearly  $2,000,- 
000,000  to  the  assessed  value  of  Southern 
property,  while  its  banking  capital  has  more 
than  doubled. 


Allan  Line 

ROYAL  MAIL  STEAMSHIPS 

Liverpool,  Halifax,  and  Portland  Mail  Service 

After  Nov.  18th  the  Mail  Service  will  be  continued 

for  the  Winter  1894-5,  from  Portland  to 

Halifax  as  under: 


STEAMSHIPS. 

From 
Portland. 

From 
Halfax. 

STATE  OF  CALIFORNIA... 

Nov.  24 
Dec.    8 

LAURENTIAN 

Dec.     6 
"      20 

Jan.      3 
"       17 
"       3i 

Feb.    14 

Jan.     5 
"     19 

LAURENTIAN 

NU  MIDI  AN   

MONGOLIAN 

"     16 

The  Steamers  of  this  service  carry  all  classes  of  passengers.  The  Saloons  and  Staterooms  are  in  the 
central  part  where  least  motion  is  felt.  Electricity  is  used  for  lighting  the  ships  throughout,  the  lights  being  at  the 
command  of  the  passengers  at  any  hour  of  the  night.  Music  rooms  and  Smoking  room  on  the  promenade  deck. 
The  Saloons  and  Staterooms  are  heated  by  steam. 

RATE8  OF  PA8SAGE:— Cabin,  $45  and  upwards,  according  to  Steamer,  location  of  and  number  of  persons 
in  Stateroom.    Second  Cabin,  $30;  Return,  $55. 

Steerage  to  or  from  Liverpool,  London,  Glasgow,  Belfast,  or  Londonderry,  $15. 

H.  &  A.  ALLAN,  Gen.  Agents,  Montreal,  or  H.  C.  BOXJRLIER,  1  King;  St.,  Toronto 
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HARDWARE- 


STARTING  IN  BUSINESS. 

A  COUPLE  of  issues  ago  an  editorial 
appeared  in  Hardware  Merchant 
on  the  subject  of  the  best  place  in 
which  to  start  business.  In  the  last  number 
of  the  American  Artizan  there  is  an  article 
on  "  Starting  in  Business,"  which  makes 
such  a  good  companion  to  it  that  we  re- 
produce for  the  benefit  of  any  of  our  readers 
who  may  be  thinking  of  starting  into  busi- 
ness.    The  article  reads  : 

"Where  shall  I  start  ?  is  a  question  that 
thousands  of  young  men  intending  to  em- 
brace a  mercantile  career  have  asked  them- 
selves. Every  place  seems  crowded,  and  a 
business  foothold  seems  as  hard  to  secure  as 
one  on  a  cable  car  at  the  busiest  hour  of  the 
day.  Many  a  young  man  has  given  up  in 
discouragement,  scared  .away  by  the  inten- 
sity of  competition.  What  need  has  Brown- 
ville  of  a  fifth  or  Smithville  of  an  eighth 
hardware  store  ?  he  asks  himself,  and,  failing 
to  find  a  desirable  location  where  there  is  no 
competition  and  everything  is  roseate,  he 
gives  up  in  despair.  It  is  true  enough  there 
are  enough  hardware  stores  in  Smith- 
ville and  Brownville  to-day — either  town 
could  spare  several  with  but  trifling 
inconvenience  to  the  public — but  our  pros- 
pective merchant  must  bear  in  mind  that 
while  there  is  a  plethora  of  medium  dealers, 
medium  mechanics,  medium  lawyers,  me- 
dium doctors,  medium  men  in  all  lines,  there 
is  an  actual  dearth  of  first-class  men  in  busi- 
ness and  in  professional  life.  Smithville  or 
Brownville  may  have  too  many  hardware 
stores  to-day,  but  there  is  always  room  for 
another,  provided  it  be  betterthan  a  majority 
of  those  already  on  the  ground.  In  the 
stern  arena  of  business  the  fi  test  will  sur- 
vive, and  if  you  have  that  innate  business 
superiority  that  will  enable  you  to  give  the 
men  you  already  find  in  business  anywhere 
the  handicap  of  established  position  the  day 
is  yours.  If  these  men  are  keen,  alert,  pro- 
gressive, then  your  attempt  to  elbow  into  the 
ranks  of  trade  is  no  sinecure,  but  if  they  are 
old  fogies  with  more  than  half  a  notion  that 
the  hardware  store  will  run  itself,  the  pro- 
gressive and  brainy  young  man  will  find  the 
establishment  of  a  new  hardware  store  in  a 
town  a  fairly  easy  task. 

"The  young  man  about  to  start  should 
not  select  a  location  at  haphazard,  choosing 
Brownville  because  his  aunt's  brother-in- 
law  is  in  business  there,  or  Jonesburg,  be- 
cause his  wife's  cousin  is  the  leading  politi- 
cian of  that  burg.  He  should  carefully  judge 
the  prospective  chances  offered  by  various 
localities,  and  when  he  finds  one  he  should 
stick  to  it  as  cement  sticks  to  iron. 

"The  character  of  the  stock  a  young  man 
should  carry  should  weigh  with  him  when 
he  is  looking  around  for  a  store.  In  one 
town  he  may  be  obliged,  in  order  to  cater  to 
local  needs,  to  carry  more  dead  stock  than 
in  another,  or  a  more  varied  line,  or  feel 
under  the  necessity  (which  he  should  not)  of 


giving  such   extended  credit  that    his    re- 
sources are  seriously  jeopardized. 

"  There  are  many  things  to  consider,  but 
we  feel  safe  in  saying  that  the  right  young 
man,  in  the  right  business  and  the  right  lo- 
cation can  be  banked  on  as  succeeding 
about  as  safely  as  we  can  bank  on  any- 
thing in  this  changing  and  uncertain  world." 


SOLDERING  GLASS  TO  METALS. 

IN  a  large  number  of  circumstances  it  be- 
comes necessary  to  solder  glass  to 
metals;  this  operation,  which  up  to  the 
present,  could  only  be  ascomplished  in  cer- 
tain particular  circumstances,  and  with  glass 
of  a  special  nature,  hard  to  be  met  with,  has 
always  been  a  delicate  operation,  giving  un- 
certain results.  Some  interesting  researches 
have  been  made  to  such  an  end  and  have 
given  results  Which  it  may  be  useful  to  men- 
tion. 

Mr.  Carllstat  will  know,  for  his  remark- 
able studies  upon  compression  and  liquifac- 
tion  of  gases  have,  according  to  a  contem- 
porary, sent  to  the  Academy  of  Sciences  a 
new  process  for  soldering  glass  and  porce- 
lain to  metals. 

This  soldering  process  used  by  him  for 
his  experiments  is  of  the  simplest  kind. 
First,  the  part  of  the  glass  or  porcelain 
which  is  to  be  soldered  is  covered  with  a 
thin  coating  of  metallic  platina.  To  obtain 
such  a  deposit  it  is  sufficient  to  paint,  with  a 
brush,  on  the  piece  sl'ghtly  warmed,  chloride 
of  platina  quite  neutral  mixed  with  essential 
oil  of  chamomile.  Heat  slowly  to  evaporate 
the  essence,  and  when  the  white  and  odorif- 
erous vapors  have  disappeared  the  tempera- 
ture is  raised  up  to  nearly  dark  red.  The 
platinum  is  thus  reduced,  and  covers  the 
piece  with  a  metallic  coating  adhering  per- 
fectly. 

The  piece  so  metallized  is  attached  to  the 
negative  pole  of  a  battery  of  suitable  energy  ; 
if  the  operation  has  been  made  with  care  a 
deposit  of  quite  malleable  and  adhering 
copper  has  been  made  on  the  platina. 

In  this  state  the  piece  so  coppered  may  be 
treated  as  a  true  metallurgical  tube  and  be 
soldered  by  means  of  tin  to  iron,  copper, 
bronze,  platina  and  to  all  metals  joined  by 
the  solder. 

The  resistance  and  strength  of  this  solder- 
ing is  quite  great.  Mr.  Carllstat  has  ascer- 
tained that  a'tube  of  his  apparatus  for  liqui- 
fying gasses,  the  upper  ends  of  which  had 
been  closed  by  means  of  a  metallic  stopper, 
thus  soldered,  had  resisted  to  a  pressure  of 
more  than  900  atmospheres. 

Platina  plating  may  be  replaced  by  silver- 
ing, which  can  be  obtained  by  heating  the 
glass  covered  with  nitrate  of  silver  to  nearly 
a  red  heat.  Silver  so  reduced  adheres  firmly 
to  glass,  but  numerous  trials  have  given 
preference  to  platina. 

Messrs.  Feix  Brothers,  glass  makers  in 
Albrechtsdorf,  Austria,  who  where  exhibitors 


in  1889,  are  using  an  analogous  process  for 
the  decoration  of  glass  pieces. 

These  pieces,  covered  with  a  net-work  ar- 
tistically designed,  are  made  up  of  net-works 
and  interlaced  ornaments  obtained  by  de- 
posits of  electrolytic  copper,  are  then  sub- 
mitted to  a  supplementary  work  of  carving, 
and  are  then  plnnged  into  a  galvano-plastic 
bath  which  covers  them  with  a  thin  coating 
of  gold,  which  increases  their  brilliancy. 

These  gentlemen  did  not  disclose  the 
nature  of  the  metal  used  as  a  conductor. 
Mr.  F.  Walker  has  found  an  alloy  which 
adheres  very  strongly  to  glass,  and  which, 
consequently,  can  be  used  for  joining  glass 
tubes  or  closing  them  tightly,  etc.  The  alloy 
is  composed  of  95  per  cent,  tin  and  15  per 
cent,  copper.  It  is  obtained  by  pouring 
copper  in  tin  previously  melted,  stirring 
with  a  wooden  stick,  pouring  or  granulating 
it,  and  then  remelting  it.  It  melts  at  about 
360  deg. 

By  adding  %  to  1  per  cent,  of  lead  or  zinc 
the  alloy  can  be  made  more  or  less  hard  or 
fusible. 

It  can  also  be  used  to  cover  metals  rolled 
into  sheets  or  wires,  to  which  it  imparts  the 
appearance  of  silver. 


Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All  sizes  of  Hot   Pressed 
Nuts,  Square  and  Hexagon 


COOD  BOOKKEEPERS  ffS&i? 

tion  of  Balance  Sheets,  Profit  and  Loss  Ac- 
counts, and  the  adjustment  of  Capital  Ac- 
counts. Unless  you  have  competent  inspec- 
tion the  errors  pass  uncorrected.  My  forte 
is  a  knack  for  dealing  with  them. 

Ap      MCETC  Chartered  Accountant, 

1    L/i    INC. II     Auditor,  Trustee,  etc. 
32  Church  8t.,  Toronto. 
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SCHOOL   CLOSETS. 

THERE  is  nothing  in  which  the  people 
should  take  a  deeper  interest  than  in 
the  provision  of  convenient  sanitary 
appliances  for  the  use  of  their  children  at 
school,  and  only  such  arrangements  as  are 
of  unquestionable  excellence  should  be  sel- 
ected well,  remarks  Metal  Worker.  It  is  too 
true  that  there  is  a  disposition  to  charge  all 
public  officials  with  extravagance  in  the  ex- 
penditure of  public  money,  and  the  result 
has  frequently  been  a  demand  for  some 
cheap  makeshift  which  in  the  end  is  costly. 
It  is  quite  probable  that  this  search  in  the 
name  of  economy  has  brought  into  the  mar- 
ket many  sanitary  apparatus  more  or  less 
defective  in  principle  or  construction. 

The  plumber  is  the  true  economist  when 
he  insists  that  nothing  shall  be  used  but  the 
least  expensive  form  of  closet  that  is  first- 
class  in  principle  and  operation,  and  yet  for 
this  advice  he  is  denounced  as  mercenary. 
It  has  been  urged  that  water  closets  cannot 
be  used  where  there  are  no  sewers,  which 
shows  the  great  mistake  that  cities  make  in 
not  providing  a  system  of  sewers  at  the 
same  time  the  streets  are  opened  for  laying 
the  pipes  for  water.  A  cesspool  is  not  to  be 
generally  recommended,  but  with  vigilant 
care  and  frequent  cleaning  and  disinfection 
its  evils  may  be  almost  nullified.  Where  a 
cesspool  is  used,  instead  of  being  at  the 
back  part  of  the  play  grounds,  out  of  the 
reach  of  the  public  eye  and  a  possible  men- 
ace to  the  children,  it  should  be  located 
under  the  sidewalk  at  the  front  of  the  school, 
so  that  it  may  be  filled  in  at  the  first  pos- 
sible opportunity  for  connecting  the  drainage 
system  with  a  sewer. 

By  installing  a  proper  system  of  plumbing 
in  a  school  the  first  step  is  taken  for  caring 
for  the  health  of  the  children.  If  a  cesspool 
is  the  only  alternative  as  a  receptacle  for  the 
discharge  of  the  drainage  system,  the  ex- 
pense and  vigilance  necessary  to  keep  it  in 
a  proper  condition  of  cleanliness  will  be  an 
incentive  to  seek  some  better  method  of 
finally  disposing  of  the  sewage.  If  located 
in  the  street,  as  is  the  case  with  thousands 
of  residences  in  cities  where  the  system  of 
sewers  has  not  extended,  any  neglect  that 
permits  it  to  become  offensive  will  bring 
prompt  complaint  to  the  Board  of  Health, 
which  is  usually  clothed  with  authority  to 
abate  any  nuisance  that  is  a  menace  to  the 
public  health. 

QUITE  AN  INDUCEMENT. 

Clerk  :  "I  am  to  be  married  shortly  ; 
couldn't  you  manage  to  increase  my  salary 
a  little?" 

Employer:  "Couldn't,  really;  but  I'll 
tell  you  what  I'll  do  for  you,  my  boy.  I'll 
shorten  your  hours  during  the  first  three 
months,  so  that  you  can  spend  your  even- 
ings at  home  ;  and  after  that  I'll  lengthen 
them  again,  so  that  you  will  have  an  excuse 
to  get  away."— New  York  Weekly. 


AMERICAN  FENCING  WIRE 


Barb  Wire,  Annealed  and  Oiled  Wire,  Galvanized  Wire, 
Staples,  etc.,  from  stock  or      A     Q     LESLIE   &  CO. 

for  import,      rrices  right. 


Montreal   and  Toronto. 


The  Houghton 
Patent  Key 
Lock  Wrench 


Combines  strength,  simplicity  and  durability,  and  is  unequalled  for  ease  and  rapidity  of  adjust- 
ment.    Manufactured  in  all  sizes  by  THE  PARIS  TOOL  MFG.  CO  ,  LTD.,  PARIS,  ONT. 


CHEAP 


FRESH 


RELIABLE 


By  sending  a 


Thorold 
Cement 


POST    CARD 


Estate  of  John  Battle 

Thorold 
Ont. 


Should  be  kept 

in  stock  by  all 

Hardware 

Merchants 


Prices  and  full 

particulars 

will  be  given. 


FOR  MASONRY  WORK  OF  ALL  KINDS 


re  Brushes  *  Brooms 


For  Moulders,   Brewers,   Factories, 
Pavements,  Track  Use,  etc. 


CHAS.    BOECKH    &    SONS 

Manufacturers 

TORONTO,   ONT. 


TRADE    MARK. 


BLACK 
OIAMOND 


FILE 
WORKS 


21  to  43  Richmond  St.,  Philadelphia,  Pa. 

GK  &d  IEL  ZB^RISTIETT, 

MANUFACTURERS   OF 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  Lightning  Sawfiles. 

AND 

EVERY   OTHER    DESCRIPTION    OF  SAW   FILES. 
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BUSINESS  CHANGES. 

DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES 

A    MORRISON,     implement     agent, 
Atwood,    has    assigned   to  R.  N. 
•   Ballantyne. 

The  creditors  of  T.  Price,  furniture,  Delhi, 
met  yesterday. 

E.  T.  Nesbitt,  lumber,  Quebec,  has  com- 
promised at  ioc.  on  the  dollar. 

Edward  Hagey,  general  merchant,  Pres- 
ton, has  assigned  to  C.  B.  Hanning. 

Richard  C.  Short,  blacksmith,  Darlington 
township,  has  assigned  to  W.  Cann. 

Rolland  &  Bro.,  wholesale  cabinet  hard- 
ware, Montreal,  met  their  creditors  yester- 
day. 

The  Essex  Brass  and  Iron  Co.,  Ltd.,  Lon- 
don, are  offering  to  compromise  at  6oc.  on 
the  dollar. 

Baily  &  Claveau,  general  merchants, 
Chicautimi,  Que.,  are  offesing  to  compromise 
at  15c.  on  the  dollar. 

Berthiaume  &  Co.,  general  merchants,  St. 
Jerome,  Que.,  are  offering  to  compromise  at 
S7)4c.  on  the  dollar. 

Champagne  &  Senez,  general  merchants, 
St.  Valere  de  Bulstrade,  Que.,  has  assigned 
to  Le  Marche  &  Aliner. 

William  Mayhew,  general  store-keeper, 
Huntsville,  has  assigned  to  Richard  Tew. 
The  statement  shows  liabilities  of  $16,000 
and  assets  $14,000. 

C.  B.  Wright  &   Sons,  manufacturers  of 
cement,  Hull,  Que.,  have  compromised  at 
30c.  on  the  dollar  and  will  be  succeeded  by 
the  Wright  Cement  Co.,  Ltd. 
PARTNERSHIPS  FORMED  AND  DISSOLVED. 

H.  Philion  &  Go.,  sash  and  door  manu- 
facturers, Ottawa,  have  dissolved.  A.  F. 
Philion  continues. 

John  M.  McDonald  and  D.  J.  McDonald, 
Murray  River,  P.E.I.,  have  registered  a 
partnership  to  carry  on  business  as  general 
merchants  under  the  style  of  McDonald  & 
Son. 

Auguste  Provencher  &  Frere,  general 
merchants,  Fectsan's  Mills,  Que.,  have  dis- 
solved and  a  new  firm  has  been  formed, 
composed  of  A.  Provencher  &  Alfred  Pro- 
vencher. 

Charles  Trepanier  and  Edward  Bownett, 
have  registered  partnership  in  Montreal  to 
carry  on  business  in  Louiseville,  Que.,  as 
match  manufacturers  under  the  style  of  the 
Electric  Match  Co. 

SALES  MADE  AND   PENDING. 

P.  Pepin,  hardware,  Montreal,  stock  ad- 
vertised for  sale. 

Fitch  &  Co.,  general  store,  Kingsville, 
have  sold  out  to  G.  Brethour. 

The  general  stock  of  J.  Pariseau,  Plan- 
tagenet,  is  advertised  for  sale  by  tender. 

The  stock  of  Abel  Cauchon,  general  mer- 
chant, Murray  Bay,  Que.,  has  been  sold  at 
53c.  on  the  dollar. 

The  stock  of  McFarlane  Wilson,  crockery 
and  fancy  goods,  Peterboro',  invoiced  at 
$6,900,  was  sold  at  Suckling's  Tuesday  at 


65c.  on  the  dollar.  J.  E.  McClung  was  the 
purchaser. 

W.  McDivitr,  general  merchant,  Graven- 
hurst,  has  been  succeeded  by  W.  Meinardus. 

The  general  stock  of  Fox  &  Hubbs, 
Methven,  Man.,  is  advertised  for  sale  by 
auction. 

The  hardware  stock  of  E.  Boucher,  Sher- 
brooke,  Que.,  has  been  sold  at  47:.  on  the 
dollar. 

Sarpras  &  Demers'  general  stock  at 
Chambly  Basin,  Que.,  has  been  sold  at  60c. 
on  the  dollar. 

The  stock  of  Wm.  Brown,  wholesale  car- 
riage hardware,  Toronto,  is  advertised  to  be 
sold  by  auction  28th  mst. 

The  stock  of  L.  A.  H.  Ogle  &  Son,  general 
merchant,  Pike  River,  Que.,  is  advertised 
for  sale  by  tender. 

The  stock,  etc.,  of  D.  A.  Eaton  &  Co. 
stoves  and  tinware,  Woodstock,  is  to  be  sold 
by  bailiff  on  17th  inst. 

The  stock  of  the  Hopewell  Manufacturing 
Co.,  mill  and  manufacturers  of  chairs,  Hope- 
well, N.S.,  is  advertised  for  sale. 

CHANGES. 

P.  J.  O'Neil,  general  store,  Hilsdale,  has 
sold  out  to  J.  S.  Earl. 

C.  O.  Rowe,  tinsmith,  Moncton,  N.B.,  has 
sold  out  to  Charles  Rowe. 

J.  H.  Hill,  harness  maker,  Collingwood, 
has  sold  out  to  D.  Clayton. 

W.  M.  Heaslip,  tinsmith,  Seeley's  Bay, 
has  sold  out  to  Steacy  Bros. 

W.  G.  Bingham,  hardware,  etc.,  Onllia, 
has  sold  out  to  McNab  Bros  &  Co. 

R.  Boucher  has  been  registered  proprietor 
of  the  firm  of  E.  Boucher  &  Fils,  tinsmiths, 
Sherbrooke. 

FIRES. 

The  storehouse  of  E.  A.  Byram,  manufac- 
turer of  hubs,  Blenheim,  has  been  burned. 

Joseph  Brodeur's  general  stock  at  St. 
Hyacinthe,  Que.,  has  been  damaged  by  fire 
and  water  ;  insured. 

DEATHS. 

T.  G.  Morris,  general  merchant,  Warwick, 
is  dead. 

James  Campbell,  general  store,  Scotland, 
Ont.,  is  dead. 

Robt.  Glenn,  general  merchant,  Moncton, 
N.B.,  is  dead. 

N.  W.  McKinnon,  pump-maker,  Hills- 
burg,  is  dead. 

R.  M.  Horsey,  of  R.  M.  Horsey  &  Co., 
hardware,  oils,  etc.,  Kingston,  is  dead. 

C.  A.  Benson,  of  the  firm  of  Benson  & 
White,  traders,  Read  Island,  B.C.,  is  dead. 

G.  L.  Stephenson,  an  Aurora  business 
man  of  some  35  years'  standing,  died  Mon- 
day. 

STEAM   PIPE   COVERINGS. 

Some  recent  experiments  have  shown, 
says  Metal  Worker,  that  under  ordinary 
conditions  with  steam  of  80  pounds  pressure, 
100  feet  of  naked  2-inch  pipe  will,  in  the 
course  of  a  year  of  300  days  of  ten  hours 


each,  condense  water  that  has  a  coal  equiva- 
lent of  7.7  tons.  This,  on  the  exceedingly 
conservative  basis  of  $2  per  ton  for  coal, 
amounts  to  $1540  per  year.  Further  ex- 
periments with  various  type  of  pipe  covering 
showed  that  wiih  the  best  of  those  tested 
there  could  be  brought  about  a  saving  of  no 
less  than  $12  76  upon  the  length  of  pipe 
above  specified.  The  conclusion  is  evident 
that  good  business  policy  warrants  the 
covering  of  all  exposed  steam  pipes. 


C 


CAN  SPECIALTIES  BE  "BOOMED"? 

•  <  ^^^AN  a  special  line  be  run  and  car- 
ried with  a  'boom'  ?"  is  a  question 
many  are  just  now  asking,  says 
a  writer  in  Ironmonger.  I  reply  in  the 
affirmative,  "Unquestionably  they  can"; 
and  ironmongers  who  are  complaining  of 
dull  trade  and  short  returns  should  wake  up 
and  try  a  "  boom."  "  Does  it  pay  ?"  is  an- 
other question  asked,  and  to  this  I  reply, 
"  Yes."  Trouble  counts  for  little;  expense  is 
the  only  real  matter  for  consideration  in 
these  special  efforts.  I  have  had  an  oppor- 
tunity lately  of  witnessing  the  effect  of  one 
of  these  modern  awakenings,  and  the  result 
upon  the  retail  trade  was  truly  astonishing. 
There  are  many  things  that  can  be  run  in 
this  way  as  special  catches,  according  to  the 
season  and  the  district.  Of  course  the  main 
object  of  these  spasmodic  events  is  to  revive 
trade  and  get  the  customers  into  the  shop. 
Bring  fresh  clients  in,  and  convince  the  buy- 
ers that  you  are  the  people  for  cheapness  and 
quality,  and  that  not  only  in  one  thing,  but 
in  all,  you  are  leading  the  van  of  competi- 
tion. To  do  this  the  public  must  believe 
that  the  special  offer  is  a  genuine  one,  and 
that  the  prices  are  below  the  market  ones. 
To  enable  you  to  do  this  a  large  purchase 
must  be  made,  and  this  can  often  be  done  at 
a  reduced  price.  The  goods  offered  must  be 
marked,  of  course,  in  plain  figures,  and  the 
window  should  be  filled  to  overflowing,every 
space  occupied  with  the  same  goods.  Large 
and  attractive  tickets  and  lettering  must 
cover  all  goods.  The  windows  must  be  let- 
tered over  ;  otherwise  a  chief  point  must  be 
made,  in  notifying  by  placards  or  other  means, 
the  public  of  the  special  sale  now  on.  The 
greater  part  of  the  profit  must  be  given  to 
the  customer,  and  the  retailer  must  be  con- 
tent for  the  nonce,  with  say,  20  per  cent, 
profit  on  the  cost.  Convince  the  people,  I 
say.  that  you  are  making  a  real  sacrifice,  and 
if  the  goods  are  articles  of  use  and  every- 
day utility,  a  "boom"  can  be  created;  and 
in  the  rush  which  takes  place  new  customers 
can  be  secured,  old  ones  will  return,  and  one 
and  all  can  be  made  advertising  agents  for  ' 
you  and  your  business.  Of  goods  that  may 
be  so  treated  I  will  mention:  Tin  trunks, 
a  cheap  run  of  coal-vases,  lamps,  petroleum 
stoves,  enamelled  ware,  and,  as  Christmas 
comes  on,  table  cutlery  makes  a  good  special 
run.  Indeed,  many  things  will  suggest 
themselves  to  the  mind  of  the  energetic  iron- 
monger. 
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Ward's  Pat,  Sink  Strain 

Has  been  a  great  seller  with 
agents.    We  manufacture 
agents'  specialties. 

Address  ARMOUR  MFG.  CO. 

343  Yonge  Street,  TORONTO,  ONT. 


OUR  SALES  OF 

"BURHAM''  S^?„ntd 

For  the  past  8  months  have  been 

25,499  CASKS. 

"BURHAM"  Brand  outranks  all  other 
Try  it  and  be  convinced 


8ole  Consignees  for  Canada, 

McRAE  &  CO.,  OTTAWA 

Pigou,  Wilks  &  Laurence 

Limited. 

II  QUEEN  VICTORIA  ST.,    -    LONDON,  E.  C. 

Sole   makers  of  the 

"ALLIANCE" 

PRIZE  SPORTING  POWDER 

THE   TRADE   ONLY    SUPPLIED. 

Canada  Iron  Furnace  Co,,  Lid, 

Manufacturers  of 

CHARCOAL   PIG   IRON 

MONTREAL. 

BRAND  "C.  |.  F."  WE  BIKERS 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO.  E.  DRUMMOND, 

Managing  Director  and  Treasurer 

CANADIAN 

CUSTOMS 

TARIFF 

—  AND  — 

ONTARIO   COMMERCIAL  LAW, 
1894. 

This  edition  has  had  the  advantage  of  revision  by  ex- 
perts, and  is  the  most  accurate  and  complete  Tariff  pub- 
lished. Besides  containing  the  Latest  Tariff  Changes, 
Departmental  Rulings.  Foreign  Money  Tables  (Sterling, 
Francs,  Marks,  Florins  of  Austria,  Florins  of  the  Neth- 
erlands, Metres  into  Yards,  Kilos  into  lbs.,  etc.),  there 
has  been  added  a  Resume  of  Commercial  Law  of 
Ontario,  prepared  by  the  most  eminent  firm  of  commer- 
cial lawyers  in  our  country.  This  book  is  up-to-date, 
and  will  be  mailed  upon  receipt  of  price— FIFTY 
CENTS. 

The  McLean  Publishing  Company,  Toronto, 


MILLER  OIL  HEATER. 

Oil  heaters  are  a  feature  of  the  trade  this 
season.  Some  of  these  have  already  been  re- 
ferred to  in  Hard- 
ware Merchant. 
The  list  is  supple- 
mented this  week 
with  an  illustration 
of  the  Miller  heater 
which  M.  &  L. 
Samuel,  Benjamin 
&  Co.  are  putting 
on  the  market.  The 
heater  is  clean  and 
odorless,  and  re- 
quires no  more 
care  than  an  ord- 
inary lamp.  It  has 
screw  adjustment 
for  regulating  the 
wick  plunge  move- 
m  e  n  t  for  extin- 
guishing, and  is 
supplied  with  an 
extraflame  spread- 
er so  that  the  lamp 
can  be  used  for  il- 
luminating when 
not  wanted  as  a  heater.  The  cylinders  are 
of  Russian  iron  with  removable  wick  top. 
The  heighth  of  the  heater  is  32^  inches, 
and  spread  of  base  \2%.  inches.  The  heater 
is  nickel  finish  and  presents  an  attractive 
appearance.  It  holds  one  gallon  of  oil,  will 
burn  twelve  hours,  and  will  warm  a  room 
in  a  few  minutes. 


WHAT    IS    ELECTRICITY? 

An  anonymous  writer  in  the  New  Science 
Review  offers  the  following  definition  for 
criticism  :  "  It  would  appear  that  electricity 
is  simply  a  form  or  manifestation  that  the  one 
force  better  spoken  of  as  energy  may  assume 
under  given  conditions,  and  generally,  it  is 
a  mere  transitory  stage  between  the  me- 
chanical form  and  the  heat  form.  In  most 
operations  mechanical  force  passes  to  the 
heat  form  without  passing  through  the  elec- 
tric form,  but  whenever  magnetism  is 
brought  into  play  as  a  resistance  that  must 
be  overcome,  then  mechanical  power  applied 
to  overcome  this  resistance  always  becomes 
electricity,  if  only  momentarily,  in  its  pass- 
age from  the  mechanical  to  the  heat  form. 
Can  we  not  answer  in  a  fairly  satisfactory 
way  the  question,  'What  is  electricity  ?'  by 
saying  that  it  is  simply  a  form  that  energy 
may  assume  while  undergoing  transform- 
ation from  the  mechanical,  or  the  chemical 
form  to  the  heat  form,  or  the  reverse  ? " 


One  of  the  oldest  pieces  of  wrought  iron 
known  to  be  in  existence  is  a  sickle  blade 
that  was  found  by  Belzoni  under  the  base  of 
the  Sphinx.  Another  ancient  piece  of  iron 
is  the  wrought  bar  of  Damascus  steel  which 
King  Porus  presented  to  Alexander  the 
Great. 


CALCINED 
LAND 


PLASTER 


We  manufacture  from  the  best  rock 
only.  We  guarantee  our  plaster  a 
first-class  article.      Write  for  Prices. 

WINDSOR  PLASTER  CO. 

Windsor,  N.S. 


HORSE  CLIPPERS 

GEM  AND  H.  BOKER 

Finest  Quality.  New  stock  just  arrived. 


Rice  Lewis  &  Son 

LIMITED 

TORONTO      -      -      ONT. 


Books  for  Retailers 

Published  for  the  good  of  the  trade. 


Ideas  for  Hardware  Merchants 

As  its  name  implies  it  is  full  of  ideas 
for  the  retail  hardware  merchant. 

PRICE,  50   CENTS  (Half  Price) 

Buying-,  Handling-  and  Selling  of  Tea 

Being   the    experience   of    the    most 
prominent  and  successful  merchants. 

PRICE,    25    CENTS. 

Pitfalls  of  the  Dry  Goods  Trade 

This  is  another  batch  of  Prize  Essays 
full  of  valuable  information. 

PRICE,  10  CENTS 

Sent,  postpaid,  on  receipt  of  price. 


HARDWARE   MERGHANT 

TORONTO. 


U/|fH   A    flgf/^     ANP 

I  DO  YOlJ? 

itzdvectisemea  i" 
•&»     in.    the      «r» 

To^onIto 

it/ til  bring  yocc 
fendersfrem  t/u 
best  contractors. 
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THE  PIG  IRON  PRODUCTION. 

IN  its  monthly  review  of  the  pig  iron  pro- 
duction the  Iron  Age  says  :  Production 
has  increased  further,  until  now  in  the 
Central  West  the  make  is  close  to  the  maxi- 
mum attainable.  The  improvements  made 
in  the  equipment  at  a  number  of  the  furnaces 
during  the  idleness  caused  by  the  coke 
strikes  is  telling  in  the  make  of  a  number  of 
stacks. 

On  November  i  the  active  furnace  plant, 
grouped  according  to   fuel  used,  possessed 

the  following  weekly  capacity  : 

Capacity 
puel_  No.         per  week. 

Anthracite 36  18,600 

Coke 123  135.572 

Charcoal 22  4,694 

Totals  November  1 181  158,866 

Totals  October  1 172  I5M35 

Increase 9  7.731 

The  weekly  product  of  all  the  furnaces  on 
November  i  compared  as  follows  with  that 
of  preceding  periods  : 

Capacity 

Furnaces  per  week, 
in  blast.     Gross  tons. 

November  1,  1894 181  158,866 

October  1 172  151, 135 

September  1    171  151. "3 

August  1 135  "5. 356 

July  1 107  85,950 

Junei  88  62,5i7 

May  1 "7  110,210 

April  1 '44  126,732 

March  1 *33  110,166 

Februaryi 125  99.242 

January  1 '3°  99,o?7 

December  1,  1893 130  99.379 

November  1 "7  80,070 

October  1 "4  73.895 

September  1 125  83,434 

August  1  . . . 169  107,042 

July  1 220  153.762 

June  1  244  174,029 

May  1 251  181,551 

Aprili 255  178,858 

March  1  255  176,978 

Februaryi 251  171,201 

January  1 246  173,068 

December  1,  1892. 246  176,27' 

November  1  :...  244  171,082 

The  position  of  stocks  sold  and  unsold,  as 
reported  to  us  November  i,  was  as  follows, 
the  same  furnaces  being  represented  as  in 
former  months  : 

Sept.  1.       Oct.  1,     Nov.  1. 
Stocks—  Tons.         Tons.        Tons. 

Anthracite  pig 116,833        105,287        96,857 

Cokepig  197,877        197,427       196,112 

Charcoal  pig  217,554        211,998       219,351 

Totals 532,264        524,712        512,326 


CEMENT  MIXER. 


A  practical  and  convenient  apparatus  has 
been  devised  by  which  much  of  the  labor 
and  trouble  involved  in  the  mixing  of  cement 
is  saved,  says  Chattanooga  Tradesman.  It 
consists  of  a  substantial  bowl  of  cast  brass 
fitted  with  cross  arms,  easily  removable, 
which  furnish  a  bearing  for  a  center  crank 
shaft.  The  hand  crank,  when  rotated,  trans- 
mits its  motion  to  a  short  crank  in  the  bowl. 
This  crank  carries  a  paddle  which  circles  in 
the   material  in  the  bowl  and,  at  the  same 


time,  a  pinion  on  top  of  the  paddle  shaft 
engages  with  a  fixed  angular  gear,  which 
causes  the  paddle  to  rotate  on  its  axis — the 
combined  movements  thus  given  to  the  pad- 
dle mixer  producing  a  thorough  distribution 
to  all  parts  of  the  contents.  An  advantage 
of  special  note  in  this  mixer  is  that  it  is  con- 
structed entirely  of  brass  except  the  hand 
crank  outside.  When  ready  to  empty  the 
bowl,  all  the  working  parts  are  removed  in 
a  moment  by  drawing  out  a  couple  of  pins. 


MESABA  ROYALTIES. 

AN  effort  is  to  be  made  by  the  iron 
men  of  the  Mesaba  range  this  win- 
ter, according  to  Iron  Age,  to  secure 
a  reduction  in  the  State  royalties  on  ore 
mined  on  lands  belonging  to  the  State. 
Already  plans  have  been  made  under  which 
the  members  of  the  new  legislature  are  to  be 
taken  over  the  range  and  shown  the  need  of 
reductions.  While  there  is  no  doubt  that 
the  men  who  are  paying  State  royalties  are 
suffering,  there  is  not  much  prospect  that 
these  royalties  can  be  lessened  while  the  rail 
rates  to  the  lake  are  held  at  their  present 
figure  and  the  original  lessees  of  such  mines 
as  the  Oliver  are  getting  from  25  to  40  cents 
above  the  State  royalty  of  25  cents.  The 
Oliver  is  the  mine  on  which  the  argument 
on  both  sides  is  made,  for  it  is  operated  by 
the  sub-lesses  under  a  second  lease  from  the 
State  through  the  Rockfeller  Company,  the 
claim  being  made  that  they  are  losing  money. 
The  mining  men  claim  that  this  is  proof 
that  royalties  are  too  high,  while  the  other 
side  expect  to  prove  when  they  get  to 
talking  that  the  assertion  that  the  mine 
is  losing  money  is  proof  that  the  exor- 
bitant rail  rate  of  80  cents  a  ton  to  Du- 
luth  and  the  sub-royalty  of  40  cents,  this 
season  cut  to  2;  cents,  should  both  be 
cut  to  a  reasonable  basis.  The  mining 
men  will  ask  a  sliding  scale  of  royalty,  based 
on  15  cents  at  the  present  price  of  ore  and 
rising  to  25  cents  when  ore  touches  some- 
thing like  $3  at  Cleveland.  The  great  pro- 
fits of  the  Rockfeller  road — the  Duluth, 
Missabe  &  Northern — arise  and  will  con- 
tinue to  do  so  from  the  ore  carrying  con- 
tracts they  have  with  mining  companies  like 
the  Oliver,  the  Biwabik,  the  Franklin  and 
others.  The  contract  price  of  ore  hauling 
is  80  cents  a  ton  from  the  mines  to  Duluth, 
"  providing  no  other  road  shall  haul  ore 
from  anv  part  of  the  range  to  any  ore  port 
at  a  less  price."  Therein  lies  a  possible 
solution  of  the  difficulty  that  has  not  been 
seen  by  many  of  the  iron  men  of  the  range. 
The  Duluth  &  Iron  Range  Road  have,  prac- 
tically speaking,  no  ore  hauling  contracts. 
They  are  busy,  and  will  be  so  for  years  on 
ore  that  belongs  to  the  Minnesota  Iron 
Company,  of  which  they  are  a  sub-concern. 
It  makes  no  difference  to  the  Minnesota 
whether  they  charge  25  cents  or  $1  a  ton 
for  ore  hauling,  as  whatever  profit  th;re  is, 
either  in  mining  or  shipping,  goes  to  the 
same  pocket.  The  possible  result,  and  that 
which  long  headed  mining  men  are  even 
now  figuring  on,  is  very  plain. 


A   CO-OPERATIVE   TOWN. 

THE  following  interesting  account  of 
an  English  co-operative  town  is  given 
in  the  Philadelphia  Record  : 

Oldham  (Lancashire),  although,  compara- 
tively speaking,  a  modern  town,  and  peopled 
almost  exclusively  by  the  working  classes, 
holds  the  lead  in  many  respects,  but  espe- 
cially in  its  co-operative  movements.  No 
town  in  the  kingdom  owns  as  many  joint  ° 
stock  or  limited  companies  which  in  their 
turn  have  created  other  co-operative  combi- 
nations. 

Its  co-operative  stores  consist  of  two 
societies,  each  with  a  membership  of  nearly 
11,000.  These  societies  were  the  pioneers 
of  the  "  limited  "  movement  in  Oldham,  and 
the  cotton  industry  was  the  first  business 
they  began  with.  Such  rapid  strides  has  it 
made  that  Oldham  is  known  far  and  wide 
as  the  "divi."  The  co-operative  societies 
spread  still  further,  and  now,  in  conjunction 
with  the  societies  in  adjacent  towns,  own  a 
large  corn  mill,  thus  sharing  the  profits  to 
be  made  from  grinding  the  grain. 

There  are  in  Oldham  district,  in  the  cot- 
ton trade  alone,  about  150  limited  compan- 
ies, the  majority  of  which  have  been  formed 
since  1872,  with  capitals  varying  from  ,£10,- 
000  to  $15,000,  chiefly  divided  into  £$ 
shares.  These  companies,  seeing  the  pro- 
fits accruing  from  buying  the  raw  material, 
at  once  formed  the  Oldham  Cotton  Buying 
Company,  Limited,  almost  every  company 
having  shares  ;  consequently  it  is  to  their 
own  interest  to  do  business  with  the  com- 
pany and  thus  share  in  the  profits.  But 
they  do  not  stop  here.  Seeing  the  large 
profit  made  by  the  insurance  companies, 
they  decided  to  form  one  of  their  own, 
and  the  Federated  Insurance  Company, 
Limited,  sprang  into  existence,  each 
company  holding  a  number  of  shares  and 
encouraging  it  by  transferring  their  in- 
surance business  to  it. 

It  is  no  uncommon  thing  for  some  of  the 
cotton  companies  to  consist  of  400,  500,  and 
in  some  cases  700  shareholders,  almost  all 
residing  in  Oldham.  Scarcely  a  family  in 
the  town  but  that  own  shares  in  some  cotton 
company  or  other. 

The  company  movement  does  not  stop 
with  the  staple  trade  (cotton).  The  butch- 
ers were  not  long  behind,  and  then  was 
formed  the  Oldham  Hide,  Skin  and  Fat 
Company,  Limited,  who  effectually  demoral- 
ized private  enterprise  in  that  direction. 
Even  the  bill  posting  and  advertising  busi- 
ness was  invaded,  the  printers  forming  the 
Oldham  Bill  Posting  Company,  Limited, 
through  them  posting  their  own  bills  and 
advertisements.  The  publicans  were  not 
left  in  the  cold,  and  very  soon  two  aerated  "  ■ 
water  companies  were  in  full  swing,  each 
publican,  so  long  as  he  dealt  with  the  com- 
pany, holding  so  many  shares.  These  he 
must  relinquish  when  he  ceases  to  deal  with 
them.  In  fact,  there  is  no  business,  not 
even  poultry  farming,  which  has  escaped 
the  company  craze,  and  it  is  a  byword  that 
at  one  time  you  could  have  floated  a  dog 
kennel  in  Oldham. 
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Established  1864. 

I      26  Wellington  St.  East.  TORONTO 

BLACKSMITH'S  TOOLS. 


Horseshoe  Vises, 

Price,  No.  1,  •  $4  00 
"      No.  2,  -      7.50 

Will  save  iheir  cost 
in  a  week's  sharpen 
ing 


A.B.JARDINE&CO. 

HESPELER,   ONT. 


CET 

OUR 

PRKE5 

FOR 


Calcined  Plaster.         Sewer  Pipes. 

Chimney  Linings  and  Tops. 

Mortar  Stains.  Fire  Bricks  and  Clay. 

Enamelled  Porcelain  Sinks. 

English  and  Belgian  Portland  Cements 

and  General  Builders' 
and  Contractors'  Supplies. 


W.  McNally  &  Co. 

MONTREAL. 

1879 ESTABLISHED 1879 

Essex  Handle  and  Wood-Turning  Works 


You  can  make  no  mistake  by  placing  your  order  for 
Axe  Handles  with  us.  Our  Shaved  Pattern  Second 
Growth  Axe  Handle  is  undoubtedly  the  best  handle  in 
the  market.  Our  Polished  Octagon  Axe  Handle  cannot 
be  improved.  Our  Second  Growth  Oak  is  a  beauty. 
Our  timbers  the  toughest  and  patterns  the  best.  Ship- 
ment for  June  and  July  exceeds  three  thousand  dozen 
Let  us  have  your  specification  for  future  shipment  now 
and  you  will  be  pleased. 

GARDNER  BROS.  &  CO.. 
ESSEX,    ONT. 


CASTING  ALUMINUM  BRONZE. 

A  PAPER  on  aluminum  bronze  read 
before  the  Virginia  Beach  meeting 
of  the  American  Institute  of  Mining 
Engineers,  by  Dr.  Leonard  Waldo,  of 
Bridgeport,  Conn.,  has  just  been  published. 
In  it  he  refers  to  the  great  difficulties  ex- 
perienced in  casting  aluminum  bronze.  He 
says  :  I  believe  them  to  be  more  serious, 
and  perhaps  less  understood,  than  those  en- 
countered in  the  casting  of  any  known  metal. 
The  large  contraction  which  takes  place  in 
the  actual  formation  of  the  pattern  casting, 
and  the  so  far  unexplained  and  unknown 
chemical  actions  which  occur,  have  called 
for  ingenious  and  complicated  devices  for 
obtaining  sound  castings.  So  far  we  have 
hesitated  about  undertaking  castings  weigh- 
ing over  two  tons,  and,  of  course,  those  are 
small  castings  in  comparison  with  the  work 
done  in  steel  works  at  present. 

The  aluminum  seems  to  have  a  wonderful 
capacity  for  occluding  hydrogen  gas,  and 
the  liberation  of  this  gas  at  the  moment  of 
the  union  of  the  aluminum  with  the  copper, 
and  the  unknown  relation  which  hydride  of 
copper  may  sustain  to  the  oxygen  which  ex- 
ists in  the  pores,  present  difficulties  which 
have  still  to  be  thoroughly  studied.  In  this 
manufacture  the  purity  of  both  aluminum 
and  copper  is  of  the  utmost  consequence. 
Those  small  percentages  which  almost  defy 
the  reagents  of  the  analytical  chemist  be- 
come extremely  important  when  one  is  work- 
ing in  the  dark  in  regard  to  aluminum 
bronze.  In  making  up  our  crucible  charges 
we  cannot  depend  upon  the  chemical  for- 
mulae only  because  we  must  take  careful  ac- 
count of  the  loss  and  the  destructive  com- 
binations which  take  place  between  alumin- 
um and  silicon  and  iron.  In  a  perfect  ingot 
or  casting  the  solution  of  aluminum  bronze 
and  copper  seems  to  be  perfect.  The  an- 
alysis from  the  top,  bottom  and  sides  shows 
no  variation  due  to  segregation.  Of  course, 
the  mechanical  mixture  must  have  been 
made  complete,  so  as  to  secure  both  tre 
chemical  combination  and  the  uniform  solu- 
tion of  it  in  excess  of  cupper. 


CODE  OF  SIGNALS  WANTED. 

First  citizen — "  It  is  not  enough  the  bi- 
cycles carry  bells  ;  the  law  should  enforce  a 
regular  system  of  signals  that  all  can  un- 
derstand." 

Second  citizen — "  What  would  you  sug- 
gist  ?  " 

"  First  citizen — "  Well,  I  don't  know  ex- 
actly, but  it  might  be  something  like  this  : 
One  ring,  '  stand  still ' ;  two  rings,  'dodge 
to  the  right'  ;  three  rings,  'dive  to  the  left'; 
four  rings,  'jump  straight  up  and  I'll  run 
under  you';  five  rings,  '  turn  a  back  hand- 
spring and  land  behind  me';  and  so  on. 
You  see  us  folks  who  can  walk  are  always 
glad  to  be  accommodating,  but  tne  trouble 
is  to  find  out  what  the  fellow  behind  us 
wants  us  to  do. — New  York  Weekly. 


D0W5WELL  BROS. 

HAMILTON,  ONTARIO 


MANUFACTURERS   OF 


Clothes  Wringers,  Mangles, 
Churns,  Washing  Machines, 
and  Household  Specialties 


Prices  are  low  but  you  will  find 
our  goods  first-class.  Send  for 
Catalogue 

Eastern  Agents 


I.  L. 


&  SON,  -  Montreal 


RAMSAY'S 

Furniture  Varnish 
Brown  Japan 
Inside  Varnish 
Outside  Varnish 

In   Handy  Cans 

IS    THE    PROPER    LINE. 


A.  RAMSAY  &  SON 


MONTREAL. 


ARBENZ'S  R^i 


For  sale 

by 

the  Trade 


With  Interchangeable  Blades 

The  Best,  Most  Reliable,  Easiest 

and  Cheapest  High- Class 

Razors  in  the  World. 


Lamplough  &  McNaughton 


Sole  Agents 


MONTREAL 


Lucas  &  Co.'s 

IMPERIAL 
FRENCH  GREEN 


This  brand  is  being  pirated  by  unscru- 
pulous parties  who  recognize  the  fact 
that  discnnvnating  and  practical  judges 
pronounce  it  The  Best  Green  Made  and 
will  have  no  other. 

.  .  Beware  of  Counterfeits. 
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HARDWARE 


TELEPHONE    1780. 


J.  H.  FARR  &  CO.  smoof  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,  Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 

8  to   16    MORSE    STREET,        -         -        TORONTO,     ONT. 


For  Iron  Fencing 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  Street  West,  TORONTO. 


WADE  &  BUTCHER, 
SHEFFIELD,  ENGLAND. 


W.  &  S.  BUTCHER,  Sheffield,  England,  Makers  for  over  ONE  HUNDRED  YEARS 

of  the    celebrated    "WADE    &.    BUTCHER"     Razors,    and    the    Original   Manufacturers 
of  Hollow  Ground  Razors,  can  with  confidence  highly 


recommend  their  goods  and  particularly  their 


Brand  as  being  the  most  perfect  Extra  Hollow  Ground  Razors  ever 
manufactured  and  especially  suited  for  the  use  of  Barbers  and  for  priv- 
ate use.  Genuine  Razors  are  marked  with  one  of  the  following  Corpor- 
ate Trade  marks  : 


OR 

FOR  SALE  BY  ALt  DEALERS  IN  HARDWARE,  CUTLERY  and  FANCY  GOODS 


OR 


JAMES  HUTTON  &  CO.,  Agents, 


Montreal 


CURRENT    JVLARKET    QUOTATIONS 


METALS. 


Tin. 

Lamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  18)    19 
Straits "     ....18     18} 

Tin  Plates—  Charcoa I  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes $5  25 

I.X.,  "  6  50 

I.X.X.,        "  7  75 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 3  75    4  00 

r  x  "  4  75    5  00 

I'x'i  "  5  75    6  00 

I'.XXX.,     "  6  75    7  00 

D.C.,12}xl7         3  50    3  75 

DX  *  50    4  75 

DXX.'"  "  4  75    5  00 

Note. -Other  brands  might  be  shaded 

by  25c.  per  box. 

Coke  Plates— Bright 

Bessemer  Steel— 

I.C.,  usual  sizes   3  10    A  V5 

I.C.,  special  sizes 3  25    3  35 

Charcoal  Plates—  Terne. 

Dean  or  J.G.  Grade— 

I.C.  20  x  28,  112  sheets  . .     6  50    6  75 
I.X.  Terne  Tin 8  75    9  00 

Charcoal  Tin  Boiler  Plates. 

Coo klev  Grade—  Per  lb. 

.X.X.",  14x56,  50  sheet  bxs  ) 

14x60,  "  >  6c,    6fc 

1**65,  ) 

Tinned  Plates 

72x30  up  to  24  gauge 6)    6} 

26        "     6|    7 

28        "     7J     7) 


Tire  Steel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb    0  10    0  14 

Russian  Sheet       "        0  10}0  11 

Tank  Platesl-5  and  thicker  2  00    2  25 

Biiler  Rivets 4  50    5  00 

Boiler  Tubes. 

j-ineh    10}c 

-inch  13) 

Steel  Boiler  Plate. 

k  inch  $2  45 

16     "      2  35 

^      "      ndthioker 2  25 


Iron  and  Steel. 


Sheet  Iron, 


8  to  20  gauge 

22  to  24      " 

26 

28  " 


2  40 
2  25 
2  35 
2  50 


2  50 
2  35 
2  45 
2  65 


Canada  Plates. 


Alldull 2  15 

)  polished 2  25 

All  Bright  2  50    2  85 

Iron  Pipe. 

Wrought  67)  to  70  p.c. 
Galvanized,  50  to  50  &  5  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  16  to  20  ft. 

Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 4),  4} 

26  gauge,  "        4},  5 

28      "  "        5,    5) 

Gordon  Crown— 

16  to  24  gauge,  per  lb  4      4) 

26  gauge,  "         4}     4} 

28      "  "         4j     5 

Note — Cheaper  grades  about    )  cen 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 6    6  3-5 


Common  Bar,  per  100  lb 

Ru&ned      " 

Horse  Shoe  "  " 

Band 

Hoop 

Swedish        "  " 

Sleigh  Shoe  Steel 


Base  Price 
1  80 

..  2  35  2  65 
. .  2  60  2  75 
..  2  25  2  30 
..  2  25  2  30 
..  4  00  4  25 
2  50 


Trace 


i 

5-16  ' 

% 

7-16 

V, 

% 

% 


4) 

H 

n 

....2  4-5 


,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 


5  90 
2  70 


0  50 


1  10 


Copper — Ingot. 

English  B.  S  ton  lots  0  10)  0  11 

Lake  Superior  0  10)  0  11 

Bolt  or  Bar. 
Cut  lengths,  round,  }  to  Jin.  $0  20  $0  22 
"  round  &  square 

1  to  2  in 0  19    0  21 

Vote— Complete,  lengths  abou  <if  teen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60 $0  14    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  14)  0  16) 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
3  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 
4x6  ft,  25to301bea,  perlb..  0  16    0  17 
35  to  45      "         "       ..0  14)  0  15) 
"       50  lb  and  above  per  lb  0  14    0  14) 
Boiler  it  T.  K.  Pitts 

Plain  Tinned   perlb 0  19 

Spun  "         0  i/3 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  18  0  20 

"        27  to  30     "      ..  0  20  0  21 

"       30  and  up 0  23  0  26 

Sheets,  hard-rolled  2x4  ft...  0  21  0  23 

Zinc  Spelter. 

Foreign,  per  lb 0  04}  0  04} 

Domestic    "      0  04$  0  04) 

Zinc  Sheet. 

5cwtcasks 0  04| 

Part  casks 0  05 

Lead. 

Imported  Pig.  per  lb 0  -l\    0  03 

Domestic  "       0  02J 

Bar,  1  pound 0  04} 

Sheets,  2}  lbs,  sq.  ft,  by  roll  0  04}  0  04} 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  04)  0  04} 

Note— Cut  sheets  half  cent  perlb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  par  lb  and  30  p.c. 
discount. 

Note— Cut  lengths,  net  price  ton  lots 
30  and  10  p.c.  dis.;  waste  pipe,  in  8ft 
lengths  lists  at  7}c. 


Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  13    0  13} 

Standard  0  12    0  12) 

Wire 0  17    0  19" 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's.perlb  $0  10    0  10} 

Otherraakes"    0    9)0  10 

White  Lead. 

perewt. 
Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons   $4  25 

No.  1  Do 4  00 

No.  2  Do 4  75 

No.  3  Do 3  50 

Brandram  Bros'.  Genuine 6  00 

"  "       Decorative  5  75 

No.  1  5  10 

f.o.b.  Halifax,  St.  John,  Montreal, 
Toronto, 

Prepared  Paints. 

(In  ),  )  and  1  gallon  tins.) 

Pure,    pergallon $100 

2nd  qualities    "      0  90 

Barn(inbbls)  0  80      0  90 

Colors  in  Oil. 
(251b  tins,  Standard  Quality.) 

Venetian  Bed,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green    0  09 

Chrome    "         0  08 

French  Imperial  Green 0  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwt  1  35  1  40 
"      (J.F.L.S.)"        "  2  75 

"  Roval  "  "  1  10  1  15 
Venetian  Red,  (best)  "  "  1  80  1  90 
English  Oxides  per  cwt  3  00  3  25 
American  "  )  ..  ..  x  25  1  a0 
Canadian    "     J 

Paris   Green,  per  lb  0  15    0  16 

Burnt  Sienna,  pure,  per  lb  0  08) 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  Black  "      0  09 

Chrome  Yellows"      0  12 

"  "  Lemon  pure, 

8  lb.  tinsfper  lb 0  19 

Chrome  Greens  "      0  12 

Goldeu  Ochre  0  03} 


HARDWARE 
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Tarnishes  (in  bbls). 

No.  1  FurnHure.     per  gal 0  69 

Extra         '  "        0  90 

Brown  Japan  "        0  65 

Brown  Japan,  Turpentine  p.  gal.  0  85 
No.  1  Carriage  "        1  30 

Gold  Size  Japan       per  gal.  1  00    1  20 
Pure  Orange  Shellac       "       1  95    2  05 

Hard  Oil  Finish       130 

.  Oil  Shellac 140 

White  Shellac 2  85 

Linseed  Oil  (in  bbls) 

Raw,    per  gal  0  52 

Boiled       "      0  55 

Turpentine  (in  bbls) 
Selected  Packages,  per  gal    0  39 
Castor  Oil. 

Best,  perlb 0  06*  0  07J 

Cod  Oil. 

Cod  Oil,  per  gal 0  50    0  51 

Glue  (in  bbls) 

Common,  0  07}  0  08 

French  medal 0  09J  0  C9} 

Cabinet,  sheet Oil    0  12 

White, extra  0  16    0  18 

Gelatine  0  20    0  30 

Strip   0  16    0  18 

Coopers    0  19    0  20 

A  1  clear  0  09 


0  63 
0  56 


0  40 


Axle  Grease. 

Per  gross  7  00  13  00 

Bath  Tubs. 

Zinc  discount 4  00    4  25 

Copper,  discount,  50  p.c.  off  Revised 

list. 
Steel  Clad  20  p.c.  dis. 

Bella—  Hani, 
Brass.  60    to  66J. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs, Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  oent 

Cow. 
American  make.discount  60to60  and 

5  per  cent. 
Canadian,  dis  45  and  50  pc. 

Farm. 
American, eacn 2  00 

House , 
American,  per  lb 0  35 

Bellows. 

Hand,  perdoz  3  35 

Moulders' 


5  00 


0  40 


4  75 

7  50  10  00 


Carpet  Sweepers. 

Bissell,  per  doz 22  50 

World  *  21  75 

Daisy,  "  24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "       30  00    33  00 

Cartridges— Set.  Ammunition . 

Castors, 

Bed,  new   list,  dis.  50  &  5  to  50  &  10  p.c. 

Plate  dis.  50  &  5  to  50  &  10  p.c. 

Cattle  Leaders. 

No  31  and  32,  per  gross 8  50  1125 

Cement. 

Portland,  car  load  lots 8  70 

Thorold  ,'  1   10 

Queenston       "  1  10 

Napanee  "  l  10 

Chalk. 
Carpenters'  Colored,  per 

gross 0  45 

White,  lump,  per  owt   0  60 

Red 0  05 

Crayon,  par  gross   0  14 


Glaus.—  Window. 
Box  Price. 


Star. 


Double 
Diamond 


0  76 
0  65 
0  06 
0  18 


Size 

Per 

Per 

Per 

United 

50  ft 

100  ft. 

50  ft. 

100 

i  nches 

14  to  25 

11  5 

2  20 

1  50 

26  to  40 

1  30 

2  30 

1  75 

41  to  50 

2  75 

3  90 

51  to  60 

3  20 

4  30 

61  to  70 

3  50 

4  80 

71  to  80 

3  90 

5  30 

81  to  85 

4  40 

f  80 

86  to  90 

6  00 

6  75 

91  to  95 

8  26 

96  to  100 

9  50 

101  to  105 

11  25 

106  to  110 

13  50 

111  to  115 

15  00 

Pilkington. 

Ordinary. 

1st  break 

$2  70 

Chisels — Socket,  Framing  and  Firmer 


Blacksmiths'   discount   35,40  percent   American, dis  70  and  10  per  cent. 


Belting. 

Agricultural,  50  per  cent. 

No.  1,  leather,  dis.  40  &  5  p.c.  to 45  p.c. 


Liquid  Glue-F.  LePage's,  dis.  20  to   Bea\  diUo,  30  'to  33}  percent . 
25  per  ct.  off  list ;  Munn's,  dis.  25  to  30 


Canadian,  dis    35  per  cent 
Tanged  Firmer  per  doz 
Churns 
Daisy  or  Leader,    dis.    from 


per  cent,  off  list. 


HARDWARE. 

Ammunition — Cartridges. 
B.  B.  Caps,  50  and  5  per  cent. 


6  00 


Bench  Stops. 

Per  doz 5  00 

Bits— Auger. 
Gilmour  ^  Jis  60  per  cent. 
Excelsior,  discount  60perceu«.. 
Rockford  Common,  65  to  65  and  5  p.c. 
Perfection,  50  and  10  per  c. 


60  and  2%  per  cent.  From  stock  60  2nd 


2nd      " 
3rd      " 
4th      " 
5th 
6th 
7th 

Picture  Glass 
Pilkington's  ordinary, 
factory   1st  break    4  40 


2  90 

3  10 
3  40 

3  65 

4  15 
4  65 


0  85     4  00 


Kim  Fire  Tistol,  dis.40to  45  p.c.  Anier.  Jenning's  Gen,  net  list  to  5  p.  cent  die 
Rim  Fire  Cartridges,  Dom.  50&5p.c. 
Rim  Fire,  Military,  net  list,  Amer. 


Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  pistol  sizes, 

Dom.  30  per  cent. 
Central    Fire    Cartridges,    sporting 

and  military,  15  and  5  per  cent. 
Central  Fire,  Military  and  Sporting, 
Amer.  net  list.     B.B.  Caps,  discount 
45  p.c.    Amer. 
Loaded  and   empty  Shells,  "  Trap  " 
and  "  Dominion  '   gr;vde,25  p.c 
Shot. 
Canadian,  common,  20  per  cent. 
Brass  Shot  Shells,  55  and  10  p  c. 
Primers,  30  per  cent. 

Wads. — Baldwin's. 

perlb    Mascot 
Best  thick  white  felt  wadding, 

in  Jib.  bags 1  00 

Best  thick  brown  or  grey  felt 

wads,  in  }  lb.  bags 0  70 

Best  thick  white  card   wads,   in 
boxes    of    500     each,    12   and 

smaller    gauges 0  99 

Best  thick  white  card  wads,  in 


Car. 
Gilmour's,  47}  to  50  per  ct>»it 
Expansive 

Clark's.  15  per  cent. 
Excelsior,  10  percent. 
Gimlet 

Clark's,  perdoz 0  65 

Diamond,  Shell  "       100 

Nail  and  Spike,  per  gross    2  25 


3  60  13  00 
3  60  4  00 
....  1  35 
....     2  70 


Blacking-,  (Catchpole's). 

No.l,  Egyptian  Blacking 9  00 

"    2,  *'  "  4  50 

Blind  Rollers. 

Annex    perdoz.     125 


1  35 
1  12 


1  75 
1  85 


Erminie 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11 

Bolts. 

Carriage,  dis,  75  p.c. 

Tire,  dis   60  to  60  and  10  per  cent 

Stove,  dis.,  *0  and  10  p.c 


1  20 


0  15 


boxesof  500  each,  10  gauge.....    0  35   Elevator,  dis.,  35  to  40  p.  c 


Best  thick  white  card  wads,  in 

boxes  of  500  boxes.  8  gauge 0  55 

Thin  card  wads  in  boxes  of  1000 

each,  12  and  smaller  gauges...  0  20 
Thin  card  wads  in  boxes  of  1000 

each,  10  gauge 0  25 

Thin  card  wads  in  boxes  of  1000 

each,  8  gauge 0  45 

Chemically  prepared  black  edge 

grey  cloth  wads,  in    boxes  of  p.  M 

250  each —  Brackets — Shelf. 

11  and  smaller  gauge 0  65   JapanneQ  Canadian,  per 

9andl0gauge 0  75       d£z.  pair8 0  50 

7and8gauge 090    Berlin^ronze  Cana-n   ....    0  85 

5  and  6  gauge 1  io 

Superior    chemically    prepared  Kroilers. 

pink    edge,    best  white  cloth  Light,  dis.  65  to  67 J  per  cent. 

wads,  in  boxes  of  250  each—       _     ^    Reversible,  dis.,  65  to  67}  per  cent. 


Machine,  dis.,  70  to  70  and  10  per  cent 

Boring  Machines. 

Complete,  with  Augers,  ea.    5  00    7  5C 

Braces. 

Barber's    6  00    7  75 

Barber's  Ratchet 10  00  11  00 

Farmers' 2  00    2  75 

Millar's  Falls  15  50  29  00 


3  40 
3  20 


per  cent. 

Clamps. 
Judd's,  dis.  20  p.c. 

Stearns,  per  doz S  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 

Side 

Enterprize,  No.O 
No    2 
Compasses,  Dividers,  etc. 
American,  dis.,  60}  to  65  p.c. 
Cradles,  Grain. 
Canadian,  discount  25  to  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list; 

dis.  40  per  cent. 
Hart  Mfg.  Co.,  (boltdies)  (Amer.  list) 
dis.  26  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 

Coil,    per  doz  0  88 

English,     "        2  00 

Draw  Knives. 
American,  dis.  70  and  10  p.c. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  perdoz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37}  to  40  per  cent . 
Standard,  dis.  47}  to  50  p.  c. 

Elbows — Stove  Pipe 
$1.00  to  $1.65  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30 

Wine,  per  doz   130 

Star,         "  2  80 

Fenns  Corkstops,  No  9.  p.doz 

Petroleum,  per  doz 4  50 


3rd 
4th 
5th 
fith 
7th 


4  7u 

5  40 

5  90 

6  50 

6  90 

7  70 


2  00 
1  60 
4  00 


0  61 

2  25 

3  90 

1  70 
6  50 

Files  and  Rasps. 
Kearney  <fe  Foote's  discount  Am.  List 

50  and  5  per  cent. 
Black  Diamond,  50  &10  per  cent.  dis. 

Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50  and  10 

per  cent 
Toronto  File  Co..  50  aDd  10  to  60  p.c. 

Amer.  list 


11  and  smaller  gauge 115    vegetable,  per  doz,,  dis.  37}  per  cent      Jowitt's.dis.Can.  hst,25pc.  to  27}  p.c.    „,  .._  Bi 

9andl0gauges 140    H(mi8   No   g        ••      ....     6  00      Globe  File  Co.'s  disc.  60  and  10  p  c.         Light  T  and  st 

7  and  8  gauges 165  ,,  'jj0'9        <<      7  00     Horse    Rasps,  Kearney  &  Foote's  dis   Heavy,  per  lb. 


and  6  gauges 3  90 

Anvils 

Perlb 0  10    0  12} 

Anvil  and  Vice  combined 

each 4  50 

Augers. 
Gilmour's,  discount50  per  cent. 
Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "  each 5  50    6  50 

Post  Hole, Vaughan's,  each    135    160 
Excelsior,  Jennings',  discount  50  pei 
cent. 

Awls. 

Sewing  per  gross 0  65    159 

Pegging,  "  ...     0  65     1  25 

Brad,  ....     0  85    1  60 

"  handled  "        ...      3  60    7  3C 

Saddlers'  "         ....     0  45    1  60 

Awl  Hafts. 

PatentPeg,  pergross I  7  25    g  00 

"    Sewing,         "  — 1 

Awl  and  Tool  Sets. 
Millar's  Falls,  perdoz....    2  80    8  30 

Axes. 
per  box   6  00  12  00 


Queen  City 7  50  10  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  perdoz    500    4    23 

Bntts — Brass . 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  and  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  70  &  10  to  75  p.c. 
Loose  Pins,  "    70  &  10  to  75  p.c. 
Berlin   Bronzed,  dis.  70.  70  and  5   per 

cent. 
Gen  Bronzed, perpair  ....    0  40    0  65 

Can  Openers. 


Am  list,  60  to  60  and  5  p.c. 
Horse  Rasps, dis.  45 p.c.  Aruer. Hellers 
Horse  Rasps,  Spencer's,  dis.  Can.  list 

40  p.c. 
Horse  Rasps,  Toronto  FileCo.,  50  and 
10  p.c,  Amer.  list. 

Fluting  Machines. 

Each 0  60    2  00 

Forks. 
Hay, Manure,  etc, dis. 50}  p.c   rev.  list 

Freezers,  Ice  Cream. 
Gem,  dis,  57}  to  60  percent. 
Shepard's     Lightning,  dis.  50 
and  10  p.c. 

Fruit  Presses. 

Henis',  per  doz  3  25 

Enterprise,  discount  10  p.c 


Acme,  per  gross  9  00    10  00  Shepard's  Queen  City,  dis.  15  p.c: 


Sardin"  Scissors,  per  doz.    3  75      4  50 
Card. 

Horse, perdoz 0  60 

Carpet  Stretchers. 

American,  per  doz 100 

Bullards  "      6  50 


1  00 


1  50 


Fry  Pans. 

Acme,  discount  55  to  60  per  cent 
Gauges — Marking,  Mortise,  etc, 
Stanley's,  dis. 50,  55 p.  c. 
Wire  Gauges 
Winn's  Nos.  26  to  33,  each    165 


Gas  Fittings  and  Staple  Brackets 
Jas.  Barwell,  Toronto— Dis.  20  to  25  p. 
c,  free  of  du*y.     Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each   30    

Enamelled"      0  55    

Grindstone  Fixtures. 

P.  S.  <fe  W.,  per  doz 3  60    4  26 

Hammers — Nail. 

Maydole's    net  list  to  5  per  cent,  dis 
Can.  discount  25  to  27}  p.c 
Tack. 

Magnetic,  per  doz   1  10    1  50 

Sledge 

Canadian,  per  lb 0  12}  0  13 

Ball  Pean. 
English  and  Can.,  per  lb  .    0  25    030 
Handles. 

Axe       perdoz 75    2  50 

Store  door    "     1  00    180 

Chest,  per  doz  pairs  040    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer    "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  35percent.  to  40  p.c. 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.c 

Saw. 

American,  per  doz  100    1  25 

Plane. 

American,  pergross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz  0  50    0  8C 

Cross  Cut  Saw. 

Canadian  per  pair 0  15    0  20 

Hangers. 

Door  4  and  5  inch,  perpair    0  40    0  80 
Lanes,  50  to  50  and  5  p.c. 
Hatchets. 
Can.,  dis  40  to  42}  p  c. 
Hinges. 
Blind,  Parker's, dis.  60 and  10  to  65  p.c 
hepard's  Noiseless,  dis. 60  p.c 
■    Buffalo,  dis  60  to  70  p.c 
rap,  dis  65  to  70  p.c 

03  3-5    0  04J 

Screw  h'ook  and  hinge— 

6  to  10  in.,  per  set 0  00    0  03J 

12  up  "        0  CO    0  02j 

Per  doz.  set 

Screw,  Eureka 'IS    180 

Gate, Clark's 150    2  20 

"      Shepard's,  dis  50  to  60  p.c 

Perdoz.  pairs 

Spring     135    140 

"    Shepard's  Samson   1  75    1  90 
Hoes. 
Garden,  Mortar,  etc.,  discount   52} 
per  cent,  revised  list. 

to  50  planter  doz 4  00    5  0< 

Hooks—  Cast  Iron 

BirdCage,    perdoz 0  50    1  it 

Clothes  Line,    "        0  27    0  63 

Harness,  "       0  72    0  88 

Hat  and  Coat,  per  gross      100    3  00 

Chandelier    perdoz 0  50    100 

Wrought  Iron. 
Wrought  Hooks  and  Staples.  Car. 

dis.  40  and  5  to  40and  10  per  cent. 
Wrought  Hooks  and  Staples,  Amer 
2  40      dia.  80  to  80  and  lOper  cent. 


3  50 
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HARDWARE. 


Wirt. 
Hat  andCoat.dis.  55  to  60  p.c 

Belt.perl.OOO 0  60    2  70 

Screw,  bright,  Eng..  dis.  60  per  cent. 

Horse  Nails 
Canadian,  dis.    60  to  60  and  2$  p.c. 

Horse  Shoes, 
F.O.  B.  Toronto  &  Hamilton —  $3  65 

Snow,       "  ...   ",  •  V  ,3  75 

F.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  Picks. 

Star.per  doz 3  00   3  25 

Kettles. 
Brass  spun,  7$  per  e.dis.  off  new  list 
Copper,  per  lb        . .     0  30    0  35 

Enamelled  Can.  50p.c 
imerican,  60  and  10  to  65  and  5  p.c. 

Keys 
Lock,  Can, dis  50  p.c. 
Cabinet, Trunk,  and  Pad- 
lock, Am  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.  P.,  85  to  3  00 

per  doz. 
Bronze,  Berlin,  per  doz  ..     2  <5    3  25 
Bronze  Gem,        "        ....    6  00    9  00 
Sava  "         ■■••     8  75  10  00 

Shutter    porcelain,  F  & 

L,    screw,  per  gross SI  30    4  00 

Knives. 
Clauss,  bread, cake  and  paring  knives 

$7.20  per  doz.  nett. 
Hay  Knives,  spear  point,  L  or  T  hdle 
52$  per  cent.  dis. 

Lightning,  per  doz 6  50    8  40 

Heaths,  45  per  cent.  dis. 
Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
9-alvanized  1  87    3  85 

King,  wood,  "  2  75    2  90 

glass  '  4  00    4  50 

All  glass,  '  1  20    1  30 

Lines. 

Pish,   pergross  105    2  50 

Chalk,         "  1  90    7  40 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &  Brwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,  40to42$p.c. 

Padlock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  "  1  00    2  40 

Eagle,  dis.  percent, 15  to  17$  pc. 

Mallets. 
Tin-smiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory      "  1  25    3  75 

Lignum  Vitffl,  "         3  85    5  00 

Caulking.each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis     00  to  25 
per  cent.  dis. 

Home,  each 

Mincing  Knives. 

American,  per  doz  42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  percent,  65  to 
70.10  to  75  per  cert 

Nails. 
Cut  Nails(Iron) 

1.  Either  Canada  or  Amer.    Pat'n. 
Basis— 50  to  60  dy 1,75 

40dy 1  80 

30  dy 1  85 

20, 16&12  dy 1  90 

lOdy .  1  95 

8  &9dy 2  00 

6&7  dy 2  15 

2.  Amer.  Pattern  Only 

from  4  to  5  dy 2  25 

3dy.(lath) 2  75 

3.  Canada  Pattern  Only 

from  4  to  5  dy 2  25 

3  dy.  (lath) 2  65 

3dy.  A.P.  Fine 3  35 

Cut  Nails(steel)  AddlOc.  totheprices 

in  list  for  iron  nails. 
Wire  Nails,    75,   10  and  5  per  cent  ; 
3  per  cent,  cash  delivered  in  lots 
of  10  kegs  or  more. 
Brads  &  Moulding  Nails,   75, 10  and 
5  per  cent,  from  new  list. 
Nail  Pullers. 

Herman  &  American 1  85    3  50 

Nail  Sets. 

pergross 
Square,  round  and  octa- 
gon       3  38     4  00 

Diamond 12  00  15  00 

Netting. 
Poultry,  65  to  65  and  5  per  cent. 

Oil. 
Canada  Refined  Oil  (Toronto)  14       15 

Carbon  Safety     "     0  17    0  18 

Canada  WW.     "      0  20    0  22 

American  W.W."     0  25 

S  R.  Seal  pergal  0  63    0  65 


Oilers. 
MeClary's  Galvan.  Iron 
Oil    Can,    with    Pump, 

perdoz 19  50 

Zinc  and  Tin,  dis.   50,  50  and  10. 

Copper, per  doz 1  25    3  50 

Brass,  "       1  50    3  50 

Malleablu ,  dis.  Ui>  per  ct. 
Pails. 

Galvanized,  perdoz  2  25    3  30 

Pencils. 

Dixon's,  per  gross 100    4  25 

"        Carpenter 2  25    3  60 

Picks 

Par  doz 6  00    9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent    American  dis. 57$ 
Wood,  fancy  Canadian,  or  American 

40  per  cent. 

Bailey's(StanR  &  L.Co.)42$  to45p.c 

Miscellaneous,  dis.  15  to  17$  per  cent 

Bailey'sVictor.dis.  15  to  17$percent 

Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.  dis 

37$,  40  p  c. 
Button's  Imitation,   per 

doz 500    9  00 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  and  10  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Perdoz 4  00    5  50 

Pulleys 

Hothouse,  p6r  doz 55    100 

Axle 22       33 

Screw  27    100 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  60  to 

60  and  5  per  cent. 
Pitcher  Spout,  70  to  70  and  5  p.c 
Canadian  Cistern  60  to  624  p.  c.from 

factory. 
Canadian  Pitcher  Spout  70  to  70  and 
5  p.  c.  from  factory. 
Punches 

Saddler's,     perdoz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'        hollow,  perinch     100 

Putty 

Bladder,  per  100  lbs 1J        2 

Tins,  lbs   2  50     2  75 

Rail. 

Barn  Door,  per  foot 3         3$ 

Sliding  Door,        "       3}        3} 

Lanes,  3  J  to  3Jc.  ft. 

Rakes. 

Cast  Steel  and  Malleable  Canadian 

list  dis.  52$  p.c.  revised  list. 

Razors. 

Boker's,  perdoz    7  50  11  00 

Wade  &  Butcher's      "         3  60  10  00 

Arbenz's,  "  9  00  18  00 

Razor  Strops. 

Currier's,  perdoz  1  25    3  60 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent  cash  30  days. 
Copper  Rivets,  dis.  50  percent. 
Iron  "  "    55  and  10  p.c. 

Tinned  and  Black  Rivets,  55  &  10  p.c. 
Burrs,  Iron,  50  and  10 
Terms,  4  mos.  or  3  p.c.  cash  30  days 
Rivet  Sets. 
Canadian  dis.  30,  35  perc. 

Rope         Per  lb. 

Sisal.    Manilla. 

7-16  in.  and  larger 71       91 

K,  5-16,  96  in 8        10 

Cotton,  per  lb 13       16 

New  Zealand 8$         9 

Russia  Deep  Sea,  per  lb..       12J      13$ 

Jute    "    ...      06|      07$ 

Rules. 
Boxwood,  dis.  80  to  80  &  10  p.c. 
Ivory,  dis  37$  to  40  per  cent 
Sad  Irons. 

Mrs.   Potts,  per  set    65 

"  N    P.         '  ....        90 

Sad  Heaters. 
Dome, Shepard's.per  doz    4  75    5  00 

Sand  and  Emery  Parer. 
B.&  A.,  sand,  40  and  5to  45  per  cent. 

Emery,  per  quire 55        90 

Sash  Cord 

Perlb 22        50 

Sash  Locks. 
Triumph  and  Morris, dis37$,  40per 
cent. 

Kempshell's  dis.  40,  62$  per  cent. 
Canadian,  dis.   45,50  p.  c 
Sash  Weignts  . 

Sectional,  perlb 1$     if 

Saws. 
Crosscut,     McMillan      & 

Haynes,  per  ft  0  40    0  70 

"Empire"     EcMillan     & 
Haynes,  perdoz 7  50 


Hand,  Disston's,  dis  15  p.  c. 
S.  &  D  ,  dis.  35  per  cent,  to  40  p.c. 
CrnssCut,  Disston's,  per  ft.  35  to  55 
S  -fe  D  dis.  35  p  e.  on  Nos  2  and  3. 
Hack, complete,  each.. ..        75    2  75 

"       frame    only  ?5 

Saw  Sets. 
'Lincoln"      McMillan    & 

Haynes,  per  doz 7  50 

Scales. 
Standard  Manufacturing  Co.,  60  p.c. 
Gurney  Scales,  60  p  c. 
B.  S.  &  M.  Scales,  50  p.c. 
Scrapers. 

Box,   perdoz  2  10    4  50 

Foot,       "  40    3  50 

Screens. 
Window,  patent,  perdoz    3  50    4  50 

Door,  per  doz 10  76 

Screw  Drivers. 
Sargent's,  per  doz 65    4  00 

Screws. 
Wood,  F.H.,Iron,  and  Steel,  80  per 

cent.,  dis. 
Wood,  R.H.     "        75  per  cent.  dis. 
"      F.  H.  Brass77$       "  " 

•'      R.H  72$       " 

Diamond   Point  wood   screw  nails 
bright,  dis.  77$  and  20  per  cent. 

Bonch,  wood,  per  doz 3  25    4  00 

Bench  iron  perdoz 4  25    5  75 

Scythes 
Discount 52$  percent,  revised  list 

Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis. 75  percent 
B.  &  W.  N.  P,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
^Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"       N.P„  70  per  cent. 
Clauss,  Full  nickel,  60  p.c.  off 

"     Japanned  handles,  67$  p.c.  off. 
Sheaves 
Sliding  Door,  per  set    ...       77    140 

Shovels  and  Spades 
Canadian,    dis.  42$  special  brands 
net  price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Si©  v©  s 
Wood  Rim,  black,  p.  doz    105    110 
tinned,  1  25    1  35 

Tin  Rim,  "  "  2  30    2  45 

"  black,       "  1  80    2  25 

Snaps 
Harness,  G  erman,  dis  35  to  37$  p.c 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  J  or  Vi  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Perlb 0  26 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves. 

Wood,  English  1  80    5  00 

Iron,  American 1  35    2  35 

Spoons  and  Forks. 

TeaSpoons  pergross    7  50    12  00 

Dessert  "      ....         "         21  00  

Table       "      ....         "         30  00    30  00 

Dessert  Forks...         "         24  00  

Medium     "      -         "         27  00 

Table  "      ••         "         36  00  

Squares. 

Iron,  perdoz  1  65    2  90 

Steel,  dis.  80  and  5  to  80  and  7j*  p.c. 
Try  and  bevel,  dis.  50  to  52$  percent 

Staples. 
Fence,  galvanized,  per  lb       3J      3$ 
Wrought  Iron,  dis. 80  &  5  to  80  &  10 
Stocks  and  Dies,  Amer.   dis.  2b  p.c. 

Stove  Polish,  (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz 1  7b 

No  1  Stove  Paste,  per  gross —    9  00 

•'2       "  ' 4  80 

Stone. 

Washita,  per  lb 0  25        50 

Hindostan,  per  lb 0  06       07 

"  Slips,  per  lb  9 

Labrador,   perlb 0  13 

Axe,   "        0  15 

Turkey  '       0  50 

Arkansas  "      1  50 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut, Carpet  Blued, gimp,  60 per  cent 
"  tinned,  dis.  70  per  cent. 

Swedes'  iron,  blued  ortinned,  dis.  50 

per  cent. 
Upholsterers" dis.  50  percent. 
Copper  Nails, dis.  62$  per  cent. 

"      Tacks,  45  per  cent. 
Clout  Nails,  dis    60  to  67$  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  60  to  65  per  cent. 


Trunk  Tacks,  dis.  57$  per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  62K  p 
Cigar  Box  Nails,  dis.  45  percent 
ShoeFinders'TacKs.SO  percent. 
Shoe  Nails,  Hungarian  Nails,  etc., 37$ 
per  cent. 

Tape  Lines. 
English, assskin  perdoz.  $2  75  $5    0 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman  s,     each  0  90    2  85 

"  steel, each      0  80    8  00 

Thermometers. 
Tin  case  &  dairy,   dis. 75  to  75  &  10  p.c 

Thimbles  . 

Asbestos, filled,  per  doz. ,35  to  40  p  c  p 

Ties. 

Cow, perdoz 1  15    2  50 

Tinner's  Tools. 
P.S.&W.,netlist. 
Canadian  15  to  35  per  cent  dis. 

Tinware. 
Stamped,  dis.  Assn  lis  t,70,andl2$  per 
cent,  to  70   and  25  p.c.  on  special 
lines. 
Japanned, Prices  on  application 
Pieced,  "       " 

Transom  Lifters 
Payson's,S2.60  to  $5.00  per  doz. 

Traps 
Game, Newhouse, dis  33$  p.c.  to  35  p.c 
Game.H  &  N.,  P.  S.  &  W.  orSteel,62§ 
to  60.10  H  &  N  and  70  p.c.  steel. 

Mouse,  per  doz  0  35    1  50 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz   4  75    9  00 

Brade's        "        00  10  50 

D   &  S.,  discount  35  p.c. 
Triers. 

Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  Russian,  per  lb 0  00    0  21 

Wrapp'g.mottl'd.pr.pack    0  50    0  60 
"         cotton,  per  lb..     0  17    0  18 

Mattress,  per  lb    0  33    0  45 

Staging       "         0  27    0  36 

Broom         "         0  30    0  5t> 

Binding,  Common  Sense-    6$ 

"         Blue  ribbon 0    8 

"         Red  cap 0    7 

Sterling   0  6J 

"         Prison   0  8 

On  prison  made  twine  freight  is 
prepaid  to  any  railway  station  in 
Ontario. 

Vises. 

Hand,  perdoz 4  00    fi  00 

Bench,  parallel,  each 2  00    4  50$ 

Coach,  each  6  00    7  00 

Peter  Wright'?,  per  lb....    0  12    0  13 

Pipe.eacb 5  50    9  00 

Saw, perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz   4  00    8  50 

Washers  "Iron,"  40  per  cent.  ,4  mos. 
or  3  per  cent. 

Well  Wheels. 
Amer., perdoz.  8,10  &  12  in.    3  38    6  Oo 

Wire. 
Brass  Wire,  16  to  25  wire  gauge,  18  to 

24c.  lb. 
Copper  Wire,  17$  p.  c.  dis. 
Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
[In  lots  of  1,000  lbs.,  annealed  oiled, 
and  annealed  and  galvanized, f  reigh  t 
will  be  prepaid.] 
Bright,  Coppered  steel  and  spring  20 

ger  cent  f.o.b.  Montreal,  Toronto  or 
[amilton. 
Broom  Wire  5|  to  6Jc.  per  lb. 
Clothes  Line  Wire,  19  gauge,  per  doz 

coils 3  95 

Wire  Fencing. 
Galv.2barb,2$&5in.apart     \„,        al 
"4      "    4  &  6  "      "         /3«       3* 
"    Plain  twist,  all  deld         3$        3$ 
"    Steel  thorn  and  rib- 
bon         4J     5 

"  Lock  Barb,"  4  point 4$ 

Ditto  Glidden  2  point 4$ 

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points 4$ 

Steel  staples  3$     3J 

Terms,  60  days  or  2  percent,  in  30 
days. 

Wire  Cloth  V 

Ordinary,  discount  25  p.c. 
Painted  Screen,  p.lOOsq.ft    1  85    1  9 

Wrenches. 
Acme,  35  to  37$  per  cent. 
Agricultural,  70  and  10  to  75  p.c. 
Standard,  dis.  60, 60  &  lOp.  c. 
Coe'sGen'ne.dis.  32$  to  35 p.  c  dis. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    ..    2  00   3  <" 

S.,  perdoz 5  80    7    0 

G.  &K.'sPipe    "      6  00 

Burrell's    "     eacj 3  40 

Pocket, perdoz 125    2  00 
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WHITE  LEAD       B.  B.      WHITE  LEAD 

White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


For  samples  and  information  apply  to 


HENDERSON  &  POTTS 


Nova  Scotia  Paint  Works, 


Halifax,  N.S 


WE  WANT  TO  HEAR. 


WHEN  YOU  NEED 


RUBBER  HOSE. 


OUR  BRANDS 


"  Maltese  Cross,"  "  Extra  duality,"  (Black  or  White), 

"Kinkproof,"  (Wire  Bound),    "Antimony,"  (Red), 
"Lion,"  "King,"  "Leader,"  "Fairy,"  (Cotton). 

The  Gutta  Pergha  &  Rubber  Mfg.  Go. 

61-63  FR6NT  ST.  W.,  TORONTO.     OF  TORONTO,  LTD. 


OXFORD  LINE  OF  STOVES  AND  RANGES 

The  best  selling  stoves  in  the  market.    See  our  stoves  before  purchasing-. 

DUCHESS  OF  OXFORD 


THE  DUPLEX  FLUE  with  which  these 
Ranges  are  fitted  ensures  quick  working  and 
even  heating  of  all  parts  of  the  oven,  and 
prolongs  the  life  of  the  Fire  Linings 


RANGES 

Are  of  modern  construction. 

Are  handsomely  ornamented. 
Are  great  water  heaters. 
Have  large  ovens. 

COUNTESS  OF  OXFORD 

BASE  BURNERS 

Every  stove  a  double  heater  of 
unequalled  power. 
Large  and  quick-working  ovens. 
Modern  and  attractive  in  design. 
Handsomely  ornamented. 

Thousands  of  Oxford  Stoves  and  Ranges 
in  use  and  every  one  satisfactory 


MANUFACTURED  BY 
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ONT. 
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MAGNOLIA  METAL 


IN     USE    BY- 


EIGHT  LEADING  GOVERNMENTS. 

BEST    ANTI-FRICTION    METAL    FOR 

High-Speed  Engine,    Dynamo,    Rolling-Hill,    Steamship,    Railroad,    Saw-Hill,  Cotton-Hill,    Paper-Hill, 
Woollen-Hill,  Silk-Hill,  Jute-Hill,  Rubber-Hill,  Sugar  Mill,  Flour-Kill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL   CO., 


London  Office :  75  Queen  Victoria  St. 
Chicago  Office  ;        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and    Sole    Manufacturers, 

74  Cortlandt  Street,   NEW  YORK, 


CANADA'S  LARCESf 
MANUFACTURERS 


Safford  <*  Oadiators 


FOR 


Hot  Water  and  Steam  Heating 


NO 


BOLTS   .    .   . 
PACKING 
LEAKY  JOINTS 


Largest  Variety  of  Styles.  The  trade  only 

Biggest  Stock  in  Canada.  supplied.  .  .  . 


Toronto  Radiator  Mfg.  Co, 


TORONTO 


ONTARIO 


BRANCH  HOUSES— Montreal,    Quebec,    St.  John,    Winnipeg,  and  Vancouver,  B.  C. 


RICE  LEWIS  &  SON 


ARTHUR  B.  LEE,  President 

Importers  of 

Bar  Iron 

Steel . . . 

Boiler 

Plate 

Shelf  and  Heavy 
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FINE    BUILDERS'    HARDWARE. 


Cor.  King  and  Victoria  Streets 


.   .    .   TORONTO 
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HOT  WATER 
TEA  or  COFFEE 


With  Tumbler  Warmer 
and  Beer  Warmer. 
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Solicited. 


1894  Catalogue  mailed 
on  application. 


The  Booth  Copper  Co. 

TORONTO,    ONT. 


"  Perfection  "  Inside  Seam 

ELBOWS. 

Strongest 
Handsomest 
Best 

16 

Different 
Kinds 


Standard  Patent  Stove  Pipe, 

Stove  Boards,    Coal  Hods. 

Order  All  Fall  Lines  Early. 


Kemp  Manufacturing  Go. 

TORONTO,   ONT. 
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RULING  RE   BICYCLE   PARTS. 


A 


DECISION  of  much  importance  to 
men  in  the  bicycle  business  has  just 
been  given  by  Controller  of  Customs 


Wallace. 

A  few  months  ago  a  large  wholesale  hard- 
ware firm  in  Toronto  undertook  to  import 
all  the  parts  appertaining  to  bicycles.  Its 
object  was  to  sell  them  to  the  retail  trade  of 
the  country,  who  could  in  turn  fit  the  several 
parts  together  and  thus  produce  a  complete 
machine, 

Hardware  has  persistently  advised 
the  retail  trade  to  go  more  into  the  handling 
of  bicycles,  and  the  decision  of  the  firm  in 
question  to  import  the  parts  of  bicycles  was 
hailed  as  an  important  adjunct  to  bringing 
about  the  desired  end. 

Many  retail  hardware  men,  it  was  argued, 
who  would  not  handle  bicycles  would  be 
induced  to  buy  the  parts  from  the  wholesale 
trade,  and  either  put  them  together  on  their 
own  premises  or  sell  them  as  they  were  for 
customers  to  put  together  themselves,  thus 
cheapening  the  price  to  all  concerned. 

But  a  merchant  often  proposes  and  the 
Customs  Department  disposes. 

Those  undertaking  the  importation  of 
these  parts  of  bicycles  imagined  that  they 
would  come  in  under  the  different  clauses  in 
the  tariff  governing  the  particular  kinds  of 


material  of  which  they  were  constructed. 
For  instance,  wood  rims,  they  thought, 
would  come  in  under  the  item  relating  to 
wood  and  manufactures  thereof,  tires  under 
that  governing  rubber  and  manufactures 
thereof,  cork  handles  under  the  clau  e  relat- 
ing to  cork,  and  so  on  through  the  list.  The 
Customs  Department,  however,  decreed  that 
they  must  pay  the  same  duty  as  levied  upon 
bicycles,  namely,  30  per  cent. 

This  obviously  knocked  the  enterprise  on 
the  head,  for,  of  course,  there  was  nothing  to 
be  gained  if  the  same  duty  had  to  be  paid  on 
the  parts  as  on  the  completed  machine. 

The  trade  immediately  appealed  to  Hon. 
Clarke  Wallace,  Controller  of  Customs,  and 
Hardware  championed  its  cause.  That 
gentleman  gave  the  matter  his  careful  con- 
sideration, and  a  few  days  ago  he  gave  his 
decision,  conceding  all  that  was  claimed  by 
the  importers. 

Now,  when  imported,  rims,  tires,  handles, 
spokes,  etc.,  are  not  to  be  considered  as 
parts  of  bicycles,  but  as  manufactures  of 
wood,  rubber,  cork,  etc.,  according  to  their 
character. 

This  ruling  should  induce  a  large  import 
trade  in  bicycle  parts  next  season. 

Of  course,  one  would  rather  see  all  the 
articles  necessary  to  the  manufacture  of  a 
bicycle  made  in  Canada  ;  but  the  diversity 
of  materials  that  enters  into  the  construction 
of  a  bicycle  is  so  great  that  this  cannot  be 
done  yet  without  imposing  a  heavy  and  un- 
necessary tax. 

By  being  able  to  import  from  England 
and  the  United  States,  where  there  are  fac- 
tories whose  special  office  is  to  manufacture 
the  different  parts  of  a  bicycle — one  making 
the  rims,  another  the  spokes,  a  thrd  the 
tires,  and  so  on — the  results  should  prove 
beneficial  all  round,  from  the  man  who  im- 
ports to  the  man  who  uses  a  bicycle. 

Hon.  Mr.  Wallace  is  to  be  commended 
for  taking  the  liberal  view  of  the  matter  that 
he  has. 


NEEDS  TO  BE  BROUGHT  TO  TIME. 

THERE  is  an  employe  of  the  Canada 
Express  Company  concerning  some 
of  whose  alleged  practices  hisemploy- 
ers  should  promptly  investigate. 

The  Canada  Express  Company  secures  a 
large  part  of  its  business,  and,  of  course,  its 
profits,  from  the  merchants  of  the  country. 
Therefore  for  it  to  engage,  or  to  allow  any  of 
its  employes  to  engage,  in  pursuits  which 
compete  with  those  upon  whom  they  depend 
so  largely  would  be  unwise,  not  to  say  unfair. 

Yet,  if  what  is  averred  to  Hardware 
be  true,  there  is  at  least  one  of  the  com- 
pany's servants  who  is  systematically  using 
his  position  as  express  messenger  to  line  his 
own  pockets  at  the  expense  of  legitimate 
merchants. 

This  particular  messenger  runs  between 
Goderich  and  Buffalo,  on  the  Buffalo  and 
Lake  Huron  railway,  and  the  particular 
character  of  the  complaint  against  him  is 
that  he  regularly  makes  it  a  practice  of  buy- 
ing goods  in  Buffalo,  and  in  Brantford  as 
well,  it  is  said,  and  selling  them  to  custom- 
ers at  points  along  the  route  who  will  be- 
stow upon  him  their  patronage.  The  chief 
outlet  for  his  purchases  is  Goderich.  Before 
leaving  on  his  trips  he  makes  a  canvass  of 
his  customers,  filling  their  orders  on  his  re- 
turn or  subsequent  trips. 

The  company  is  not  charged  with  being  a 
party  to  what  this  man  is  doing,  It  un- 
doubtedly knows  nothing  about  it.  But  now 
that  the  matter  has  been  brought  to  its  at- 
tention it  should  move  in  the  premises  at 
once.  If  the  messenger  is  not  paid  a  salary 
sufficient  for  him  to  live  without  earning  a 
little  on  the  "  side  " — and  there  is  no  evi- 
dence that  he  is  not — he  should  be  given 
what  will.  And  if  his  salary  is  reasonable 
the  company  should  demand  that  he  either 
stop  acting  the  part  of  a  merchant  or  free 
him  from  its  service,  and  allow  him  to  de- 
vote the  whole  of  his  time  to  buying  and 
selling  goods.  His  present  dual  position  he 
should  not  be  allowed  to  occupy  another  day 
longer  than  is  necessary. 


HARDWARE 


BAR  IRON  AND  NAIL  DIFFICULTY. 

EACH  successive  week  is  the  occasion 
for  the  circulation  of  rumors  among 
the  trade  both  in  Montreal  and  To- 
ronto that  steps  are  being  taken  to  end 
the  existing  difficulties  on  bar  iron  and  cut 
nails. 

As  every  reader  of  Hardware  knows, 
both  these  lines  have  during  the  past  fall 
been  subjects  for  keen  competition  in  the 
matter  of  values. 

Ever  since  the  first  of  September  matters 
have  been  going  from  bad  to  worse  on  both 
lines,  until  it  looked  at  one  time  as  if  they 
would  never  touch  bottom. 

At  present,  prices  are  still  unsettled,  but 
it  is  questionable  if  makers  can  afford  to 
sell  them  much  louer  than  they  are  now 
doing  and  not  go  into  the  bankruptcy 
court. 

Bar  iron  to-day  is  easily  available,  in  no 
matter  how  small  a  quantity,  at  equal  to 
$1.60  Montreal. 

Now,  though  the  depression  has  been 
much  accentuated  this  season.it  is  question- 
able if  the  difference  in  the  conditions  be- 
tween this  fall  and  last  warrants  the  great 
variation  in  price  between  the  two  periods. 

This  time  last  year  bar  iron  was  selling  in 
Montreal  at  $1.90,  or  30c.  higher  than  it  is 
to-day,  while  it  is  also  worthy  of  note  that 
the  great  difference  in  price  did  not  occur 
until  about  a  month  and  a  half  ago,  for 
in  June,  July,  and,  in  fact,  throughout  the 
summer,  the  range  on  Canadian  bar  iron 
was  $1.70  to  $1.80,  or  within  10c.  of  what  it 
was  last  fall. 

The  case  of  cut  nails  has  been  essentially 
the  same.  The  cause  of  the  recent  remark- 
able decline  in  prices  is  well-known,  and 
there  is  no  necessity  to  dwell  upon  it  here. 

The  question  that  is  agitating  the  trade 
generally  is  how  long  is  the  present  unsettled 
condition  of  affairs  to  last,  both  on  bar  iron 
and  on  nails,  the  lat  er  of  which  are  now  ab- 
normally low. 

If  rumor  is  to  be  trusted,  the  two  leading 
elements  in  the  war  that  has  been  waged  are 
getting  tired,  and  it  is  hinted  that  they  may 
come  together  soon. 

What  the  nature  or  stage  of  the  negotia- 
tions is  at  the  time  of  writing  is  not  definitely 
known,  but  the  assertion  that  there  is  to  be 
another  hard  and  fast  agreement  is  question- 
ed by  many. 

The  parties  who  take  this  view  certainly 
have  precedent  on   their  side,  if  the  fate  of 


previous  agreements  is  a  criterion,  but  for 
all  that  it  may  be  quite  possible  for  makers 
of  bar  iron  and  nails  to  agree  not  to  do  busi- 
ness at  ruinously  low  prices,  without  binding 
themselves,  as  in  the  past,  to  any  rigid  ar- 
rangement. 

One  thing  is  certain,  and  that  is,  buyers  of 
all  kinds,  even  though  the  present  state  of 
affairs  may  have  enabled  them  to  get  sup- 
plies cheaper,  will  be  glad  if  the  friction  that 
at  present  exists  is  dispelled,  for  it  possesses 
many  disadvantages  when  it  is  a  question  of 
doing  legitimate  business. 


TROUBLE   IN   THE    CUSTOMS. 

OTTAWA,  Nov.  20.— The  articles  in 
Hardware  on  the  troubles  be- 
tween importers  in  different  parts  of 
Canada  and  the  Customs  Department  have 
naturally  attracted  a  good  deal  of  attention 
here.  The  officials  with  few  exceptions  agree 
with  you.  The  real  cause  of  all  the  troubles 
is  Mr.  Thomas  Watters,  the  assistant  and 
acting  commissioner.  He  was  at  one  time 
accountant  of  the  department  and  filled 
that  important  position  as  far  as  I  can 
learn  satisfactorily.  He  was  a  favorite 
of  Hon.  Mr.  Bowell,  who  promoted  him 
to  the  assistant  commissionership,  but 
this  was  an  unfortunate  move.  Wi  h  an 
autocratic  tendency,  his  promotion  developed 
that  characteristic,  and  he  now  acts  as  if  he 
owed  allegiance  to  no  man.  It  is  his  duty 
to  render  decisions  on  disputed  points  be- 
tween importers  and  the  departmen\  He 
has  not  the  business  experience  to  do  this 
intelligently  or  a  disposition  pliable  enough 
to  listen  and  adapt  himself  to  the  views  of 
those  who  have.  He  jumps  at  conclusions 
without  due  consideration,  and  issues  the 
decisions  which  have  worried  the  Controller 
as  well  as  the  trade.  These  decisions  are 
not  based  on  any  fixed  rules  or  principles, 
for  he  affirms  a  principle  one  day  and  de- 
cides differently  the  next.  When  complaints 
are  made  no  attention  is  paid  to  them. 
Importers  have  written  time  and  again 
without  receiving  an  acknowledgment  of 
any  kind.  For  all  this  Mr.  Wallace  has  been 
blamed,  but  when  care  was  taken  to  get  the 
correspondence  before  him  personally  it  re- 
ceived immediate  attention. 

I  have  it  on  the  best  authority  that  Mr. 
Wallace  and  his  deputy  are  not  working  har- 
moniously. Mr.  Wallace  recognizes  Mr. 
Watters'  unfitness  for  the  position,  for  he 
positively  refuses  to  promote  him  to  the 
vacant    commissionership,    though     strong 


efforts  have  been  made  by  other  members  of 
the  Government  to  force  him  into  it.  Mr. 
Wallace  stands  by  him  very  well,  however, for 
it  is  only  in  the  most  important  matters  that 
he  reverses  the  commissioner's  decisions  ; 
but  these  have  been  quite  numerous.  This 
week,  so  far,  two  such  decisions  have  been 
reversed,  but  only  after  weeks  of  correspon- 
dence and  much  discussion.  At  one  time 
printed  copies  of  such  decisions  were  sent  t 
regularly  to  collectors  in  different  parts  of 
Canada,  but  recently,  I  am  told,  they  have 
been  afraid  to  make  them  public.  The  re- 
sult is  that  each  port  gets  a  special  ruling, 
and  often  an  article  comes  in  at  one  port  at, 
say,  20  per  cent.,  while  at  another  35  per 
cent,  is  asked. 

'      B.  M. 

INEXCUSABLE  CARELESSNESS. 

MOST  retailers  insure  their  buildings 
and  their  stock  to  the  fullest  per- 
centage possible,  and  see  that  the 
premiums  are  regularly  paid  and  all  the  con- 
ditions complied  with.  Yet  a  case  occurred 
in  Toronto  recently  where  a  building  and 
stock,  valued  at  $9,000,  was  destroyed  by 
fire  and  the  insurance  in  for^e  was  only 
$4,000.  During  the  two  previous  weeks  in- 
surance to  the  amount  of  $3,000  had  been 
allowed  to  expire. 

But  another  point  where  gross  careless- 
ness results  in  disastrous  loss  is  where  the 
ledger  and  day  book  are  not  placed  over 
night  in  a  safe.  Recently  a  retailer  left  his 
books  lying  on  his  desk  when  he  closed  up 
at  night,  and  next  morning  he  fished  out 
from  the  ruins  a  mass  of  burnt  paper  which 
was  valueless.  His  customers  owed  him  a  few 
thousand  dollars,  and  he  must  trust  to  their 
honesty  to  get  that  amount — and  woe  to  the 
man  who  trusteth  to  so  frail  a  reed  as  public 
honesty. 

This  is  an  actual  occurrence,  although  it 
seems  ridiculous.  Another  case  was  noticed 
recently  in  Western  Ontario,  where  a  black- 
smith suffered  a  similar  loss,  and  his  accounts 
amounted  to  nearly  $2,000.  These  instances 
show  that  such  gross  negligence  is  not  un- 
common. 

The  best  way  to  use  a  ledger  is  to  burn  it 
yourself  and  sell  for  cash.  But  for  mer- 
chants who,  under  compulsion  of  circum- 
stances, must  use  books,  the  best  thing  is  to 
have  a  good  fire-proof  safe.  The  cost  for 
one  sufficiently  large  to  contain  the  books  of 
a  firm  doing  a  business  of  $20,000  a  year,  is 
about  $100.  The  interest  on  this  is  $7,  say, 
and  this  is  the  amount  paid  as  a  premium 
for  an  insurance  of  about  $3,000,  as  the  book 
debts  will  usually  average  that.  Surely  that  '•' 
is  cheap  insurance. 

The  merchant  of  to-day  cannot  afford  to 
take  risks  in  insurance  of  any  kind.  He 
must  insure  against  fire,  against  loss  from 
bad  debts,  against  loss  from  careless  man- 
agement, and  against  the  hundred  and  one 
possible  contingencies  which  may  ruin  the 
structure  of  a  lifetime." 


HARDWARE 


OUR    HUMAN    MACHINES. 

THE  comfort  of  workmen  is  a  matter  to 
which  a  great  deal  more  attention 
could  be  given  that  it  at  present  re- 
ceives. It  is  true,  says  The  Iron  Age,  that 
the  question  is  not  wholly  neglected  when 
new  factories  are  built  or  old  ones  are  re- 
modelled. Here  and  there  employers  can 
be  found  with  hearts  big  enough  to  consider 
that  the  health  and  comfort  of  their  work- 
ing people  are  worthy  subjects  for  their  care- 
ful contemplation,  and  purse  strings  are 
loosened  a  little  more  to  enable  improve- 
ments to  be  made  directly  for  the  benefit  of 
the  man  at  the  bench,  lathe  or  rolls.  But 
these  instances  are  altogether  too  rare. 
When  a  new  mill  or  factory  is  being  de- 
signed, the  highest  talent  will  be  employed 
and  the  utmost  pains  taken  to  secure  the 
best  type  of  building  for  the  purpose. 
Foundations  will  be  most  carefully  looked 
after,  the  character  of  the  building  will  be 
very  elaborately  studied,  so  as  to  provide 
safeguards  against  possible  disaster  from 
overloading  or  damage  by  fire,  and  the  ar- 
rangement of  the  machinery  will  take  the 
most  anxious  thought.  In  these  days  of 
small  margins  labor  saving  devices  will  be 
studied  in  every  direction,  and  the  highest 
development  of  human  ingenuity  will  be 
called  into  play  to  reduce  loss  of  time  in  every 
direction,  as  well  as  to  secure  expansion  of 
output.  All  these  details,  and  more,  receive 
anxious  attention,  but  the  best  machine  after 
all,  the  human  machine,  is  too  frequently  left 
to  shift  for  itself,  with  no  special  care.  The 
human  machine,  while  it  is  capable  of  with- 
standing very  rough  treatment  with  no  imme- 
diately perceptible  ill  effects,  really  needs 
better  care  than  any  other  part  of  the  ma- 
chinery in  the  shop.  It  needs  ventilation, 
protection  as  far  as  possible  from  drafts 
and  over-heating,  proper  warmth  in  win- 
ter, facilities  for  promoting  cleanliness,  and 
sanitary  comforts.  The  greater  part  by  far 
of  a  workman's  waking  hours  is  given  to  his 
employer,  and  there  is  no  doubt  that  this 
part  of  his  life  could  be  mide  much  more 
pleasant  than  it  now  is.  Perhaps  if  this  part 
of  the  factory  machinery  were  more  carefully 
looked  after  the  other  part  of  the  machinery 
might  be  found  to  work  better  also.  Even 
if  this  is  not  the  case  there  is  nevertheless  a 
duty  resting  upon  the  employer  to  do  his 
best  in  this  r  jspect. 

Occupations  innumerable  can  be  found  in 
which  the  workmen  cannot  be  made  com- 
fortable while  performing  their  ta^ks.  It 
would  be  impracticable  to  attempt  it.  Yet, 
even  in  these  cases,  the  works  would  be  less 
uninviting  if  a  man  were  given  an  oppor- 
tunity to  wash  up  before  he  left  the  place  to 
go  home.  It  would  be  still  better  if  he 
were  also  furnished  with  a  locker  in 
which  to  keep  some  slight  change  of  clothing 
and  thus  present  a  somewhat  tidy  appear- 
ance when  on  his  way  to  and  from  work. 
Smutty  faces  and  grimy  hands    and   soiled 


clothing  are  not  badges  of  dishonor,  but  they 
might  be  left  at  the  gates  of  a  rolling  mill,  or 
the  mouth  of  a  mine,  or  the  door  of  a  factory 
without  detracting  from  the  standing  of  a 
workman,  but  adding  very  much  to  his 
self-respect  and  to  the  pleasure  and  esteem  of 
his  waiting  family.  In  the  matter  of  sanitary 
conveniences  especially  too  little  care  is 
exercised.  Horses  are  stabled  with  as  much 
regard  for  their  comfort  as  is  paid  to  work- 
men in  this  respect.  When  a  mill  or  other 
manufacturing  establishment  is  erected  at  a 
cost  of  thousands  of  dollars  or  hundreds  of 
thousands,  it  seems  pitiful  that  a  few  hun- 
dred dollars  could  not  be  spared  to  provide 
sanitary  conveniences  of  a  comfortable  and 
cleanly  character.  In  these  days  water 
closets  and  the  requisite  plumbing  work  are 
not  costly,  underground  drainage  can  be 
easily  arranged,  and  water  for  flush- 
ing is  always  available  from  the  supply 
tanks.  Why  should  the  most  primitive 
methods  still  be  found  in  use,  creating  dis- 
gust whenever  a  resort  to  them  is  necessary, 
and  perhaps  injuring  the  health  of  those  who 
are  obliged  to  work  in  their  vicinity  ?  The 
employer  to  day,  more  than  at  any  time  in 
the  past  history  of  the  world,  can  affirma- 
tively answer  the  question,  "Am  I  my 
brother's  keeper  ?''  He  is,  and  it  is  incum- 
bent on  him  to  treat  that  brother  as  well  as 
possible. 

This  seems  to  be  an  excellent  field  for  the 
exercise  of  practical  philanthropy.  A  fine 
library  building  in  a  manufacturing  town  is  a 
most  desirable  institution.  It  is  well  to 
attempt  to  lead  the  minds  of  wotkingmen 
and  their  families  beyond  the  mere  contem- 
plation of  their  surroundings,  and  give  them 
an  opportunity  to  enlarge  their  powers  and 
breathe  the  atmosphere  of  something  else 
than  a  material  life,  but  the  library  building 
should  follow  the  establishment  of  good  wash 
rooms  at  the  works.  There  is  where  the  care 
of  a  workingman  should  begin,  in  the  pro- 
motion of  his  comfort  and  in  ministration  to 
his  absolute  personal  necessities.  The  en- 
dowment of  institutions  of  this  character 
should  precede  the  endowment  of  a  library 
by  all  means. 


CLEANING    SOLDER. 

THIS,  writes  Oliver  Twist  in  Metal 
Worker,  is  something  that  I  believe  is 
not  understood  as  well  as  it  should 
be  by  the  plumbers  of  to-day.  There  are 
certainly  a  large  number  who  do  not  under- 
stand it  at  all,  especially  in  country  towns, 
where  they  have  largely  to  depend  upon 
their  own  resources  for  their  knowledge  ol 
the  trade. 

Among  the  many  difficulties  the  country 
plumbers  have  to  meet,  this  one  of  cleaning 
solder  has  bothered  them  not  a  little.  They 
mixed  their  first  lot  of  solder  with  great 
care — just  so  much  of  tin  and  just  twice  that 
much  of  lead — and  they  have  started  out  to 
learn  the  art  of  wiping  joints.  They  once 
had  the  opportunity  of  seeing  a  man  who 
knew  how  to  do  it  well  and  they  watched 
him.  My  ?  how  nicely  that  solder  worked, 
to  be  sure.  How  bright  it  was.  How 
smooth.  How  it  could  be  moved  and 
molded  into  shape,  just  like  so  much 
butter.  They  went  home  and  tried 
it.  It  worked  nicely  for  a  while,  al- 
though they  burned  their  fingers  occasion- 
ally. But  wait  awhile  What  can  be  the 
matter  with  the  solder?  "It  seems  to  set 
and  cool  about  as  fast  as  I  can  pour  it  on  the 
pipe,  and  when  I  go  to  move  it  to  get  it  into 


shape,  off  it  falls  m  chunks  ;  not  adhesive  at 
all,  no  ductility.  It  cools  quite  a  white  color, 
works  like  sawdust."  "Well,"  you  say,  "if 
it  cools  so  quickly,  the  metal  can't  be  hot 
enough."  "  Yes,  it  seems  hotter  in  the  pot 
than  it  was  before."  Then  comes  the  ques- 
tion :     "  How  is  it?" 

It  is  when  they  have  come  to  this  ex- 
perience that  many  a  boy  has  la;d  down  , 
the  ladle  with  disgust,  and  has  become 
completely  discouraged.  Cheer  up  boys, 
there  is  a  way  out  of  the  difficulty.  Let  me 
see  if  I  can  lead  you  to  it.  You  may  have 
spoilt  your  solder  by  overheating  it.  Some 
foreign  substance  may  have  got  into  it.  You 
may  have  caused  it  by  dipping  brass  coup- 
lings, etc.,  into  the  pot,  in  order  to  tin  them. 
(Don't  do  this  on  any  account  ;  tin  all 
your  brass  work  with  a  copper  bolt,  or 
soldering  iron,  as  some  prefer  to  call  it.) 
It  is  liable  to  occur  when  wiping  on 
brass  couplings,  ferrules,  soldering  nipples, 
etc.  The  reason  is  that  brass  is  an  alloy  of 
zinc  and  copper, and  the  solder  readily  mixes 
with  zinc,  and  a  very  small  portion  of  zinc 
is  sufficient  to  cause  the  lead  and  tin  to 
crystallize  and  separate.  Now  for  the  cure. 
Your  solder  must  be  made  extra  hot,  almost 
twice  the  heat  it  should  be  if  it  was  all  right. 
Plumbers'  solder  melts  at  440  degiees  ;  to 
clean  it  we  want  to  raise  it  to  800  degrees. 
What  for  ?  Because  the  zinc  melts  at  773 
degrees,  and  we  want  to  bring  it  to  the 
surface,  so  that  we  may  skim  it  off. 
Don't  make  it  red  hot  in  the  daylight,  or 
you  will  have  reached  a  temperature  of  about 
1 100  deg.  and  you  will  spoil  it.  Throw  in  a 
lump  of  sulphur,  which  by  mixing  with  the 
zinc  will  help  it  to  float.  Stir  up  the  whole 
thing  well,  and  skim  off  the  top,  which  will 
be  a  mixture  of  lead  oxide,  putty  powder, 
sulphur  and  zinc.  Then  when  it  has  cooled 
down  to  about  the  working  point  stir  in  lots 
of  tallow  and  a  little  rosin,  which  will  take 
the  sulphur  out  of  the  metal.  Then  after 
adding  a  little  tin  to  pay  for  what  we  have 
lost  by  overheating  the  metal,  it  will  be  ready 
for  use  again. 

Another  way  to  obtain  the  same  result 
would  be  to  granulate  the  solder  by  pound- 
ing it.  When  it  reaches  the  cooling  point 
it  will  break  up  as  fine  as  sawdust.  Then 
put  it  into  some  dish  or  other  and  cover  it 
with  spirits  of  salts,  and  allow  it  to  stand 
over  night.  Then  after  remelting  and  ad- 
ding a  little  tin  it  will  be  all  right.  Your 
solder  may  not  be  zincky,  but  burnt  through 
inattention.  If  it  becomes  overheated  do 
not  stir  it,  but  allow  it  to  cool  down 
to  working  heat,  when  the  addition  of 
a  little  tin  will  cure  it.  If  you  consider  that 
tin  forms  putty  powder  at  428  degrees  and 
lead  oxidizes  at  61 2 degrees, the  two  together 
at  44c  degrees,  what  do  you  think  will  be- 
come of  it  it  you  make  it  red  hot  in  the  day 
time — about  700 degrees  hotter  thanft  should 
be  ?  No  wonder  if  it  will  not  work  right. 
Do  not  add  fine  solder  or  strap  solder  to  your 
metal  unless  you  are  sure  of  what  it  is  made 
of.  Solder  that  you  buy  is  often  adulterated 
with  antimony,  bismuth,  etc.  which  gives  it 
a  bright  appearance  and  makes  it  look  good. 
It  will  form  teats  on  the  bottom  of  the  joint 
in  spite  of  you.  You  need  to  be  very  careful 
what  you  put  into  the  pot  if  you  would  have 
good  work.  Don't  melt  zinc  in  the  pot  or 
ladle  at  all,  as  it  is  very  troublesome  to  get 
rid  of.  Now  make  a  note  of  this  table  : 
Plumbers'  solder,  2  parts  of  leid,  1  part 

of  tin,  melts  at 440° 

Fine  solder,  1  part  of  lead,  1  part  of  tin, 

melts    at 3700 

Tin  melts  at 428° 

Lead  melts  at 61 20 

Zinc  melts  at 773* 


HARDWARE 


THE  STEEL  NAIL. 

SIR  HENRY  BESSEMER,  in  a  recent 
number  of  The  Engineering  Review, 
thus  pithily  describes  the  beginning 
and  progress  of  the  machine-made  nail  : 

It  is  an  interesting  fact  that  at  the  Inter- 
•national  Exhibition  of  1862  I  exhibited  the 
first  steel  nails  that  were  ever  made.  Every 
form  and  pattern  of  nail  was  shown,  from 
large  spikes,  6  in.  long  and  weighing  only 
ten  to  the  pound  or  22,400  to  the  ton,  down 
to  the  minute  tacks  used  by  upholsterers, and 
known  as  gimp  tacks,  so  small  that  one  ton 
of  steel  would  make  more  than  14,000,000  of 
them. 

I  well  remember  how  many  thousands  of 
people  at  the  International  Exhibition  of 
that  year  passed  heedlessly  by  these  germs 
of  a  new  and  important  industry,  apparently 
without  the  remotest  idea  of  the  future  uni- 
versal employment  of  steel  in  the  nail  manu- 
facture. 

Those  that  have  passed  through  Wolver- 
hampton and  the  "  Black  Country  "  a  dozen 
years  ago  must  have  seen  hundreds  of  young 
girls,  sacrificing  all  the  feminine  hopes  and 
aspirations  of  their  young  lives,  and  toiling 
from  dewy  morn  till  dusky  eve  in  smoky, 
malodorous  smithies,  each  girl  with  a  pair 
of  iron  tongs  holding  the  red  hot  nail  in  one 
hand,  while  with  the  other  she  showers  upon 
it  blows  from  the  uplifted  hammer  in  such 
rapid  succession  as  to  maintain  the  incan- 
descence of  the  iron  she  is  shaping,  and  the 
ceaseless  din  of  her  fellow  workers,  who. 
with  grimy  faces  and  horny  hands,  are 
reeking  in  the  heat  and  foul  air  of  the  nailer's 
den. 

Time  in  this,  as  in  so  many  other  things, 
has  wrought  its  wonted  change,  for  today 
the  inexorable  power  of  steam,  acting  on  un- 
conscious matter,  which  suffers  from  neither 
heat,  fatigue,  nor  moral  degradation,  now 
yields  from  a  single  machine  from  50  to  100 
nails  per  minute,  at  less  cost  and  of  better 
quality  than  was  ever  wrung  from  human 
sinews  and  female  degradation.  The  extent 
of  the  change  thus  made  will  be  fully  ap- 
preciated when  it  is  knowr.  that  the  annual 
value  of  unforged  steel  nails  now  manufac- 
tured exceeds  ten  millions  sterling.  And  I 
have  often  felt  that  if  in  my  whole  life  I  had 
done  no  other  useful  thing  than  the  introduc- 
tion of  unforged  steel  nails,  this  one  inven- 
tion would  have  been  a  legitimate  source  of 
self-gratulation  and  thankfulness,!in  so  far  as 
it  has  successfully  wiped  out  much  of  such  a 
degrading  species  of  slavery  from  the  litt  of 
female  employing  industries  in  this  country. 


but  that  it  has  wrested  from  Cariboo  the 
palm  of  being  the  great  gold-producing  dis- 
trict of  the  province.  The  gold  output  of 
Cariboo  comes  from  gravel  mines;  none,  so 
far,  coming  from  quartz  mines.  The  output 
ofKootenay  is  mainly  from  quartz  mines, 
and  as  quartz  mining  in  Kootenay  is  not 
fairly  commenced,  the  present  outpnt  is 
likely  to  be  greatly  exceeded  in  the  near  fu- 
ture. Gravel  mining  gives  employment  to 
but  a  few  men,  and  at  best  is  not  a  lasting 
industry.  Quartz  mining  necessarily  gives 
employment  to  a  large  number  of  men,  and 
the  industry  is  a  lasting  one.  The  gold  out- 
put of  Kootenay  will  this  year  approximate  a 
total  of  $200,000,  as  follows  : 

Mining  Division.  Gravel.      Quartz. 

Trail  Creek 1 50,000 

Nelson 8,000        20,000 

Trout  Lake 2,000  

Revelstroke 10,000  

Fort  Steel 10,000  


Total 30,000       170,000 


KOOTENAY  GOLD  OUTPUT. 

Up  to  this  year,  says  The  Nelson  Tribune, 
British  Columbia  has  owed  its  reputation  as 
a  mining  country  to  the  gold  output  of  Cari- 
boo district;  but  this  year  will  prove  that 
Kootenay  is  not  only  British  Columbia's 
greatest  silver  and   lead  producing  district, 


EARLY  IRON  FOUNDING. 

At  the  general  meeting  of  the  German 
Iron  Founders' Association  recently  held  in 
Wiesbaden,  Dr.  L.  Beck,  of  Biebrich,  read 
a  paper  on  the  history  of  iron  casting,  in 
which  he  observed  that  the  first  find  of 
metal  was  a  piece  of  iron,  which  was  dis- 
covered in  the  foundations  of  an  Egyptian 
pyramid,  and  must  have  dated  from  more 
than  3,000  years  before  the  Christian  era. 
The  knowledge  of  cast  iron,  he  continued,  is 
comparatively  recent  ;  in  olden  times  only 
wrought  iron  was  obtained  from  the  ore,  as 
indeed  it  still  is  in  Asia  and  Africa.  How- 
ever skilful  may  have  been  the  ancients  in 
producing  pig  iron,  the  knowledge  of  cast 
iron  only  dates  from  the  beginning  of  the 
fifteenth  century,  and  is  first  mentioned  in 
the  archives  of  Lille.  The  practical  applica- 
tion of  cast  iron  begins  at  the  period  when 
water  power  superseded  manual  labor  for 
blowing  the  bellows.  The  art  of  molding 
only  required  the  transition  from  pig  iron  to 
cast  iron.  Besides  cannons,  cannon  balls 
were  cast  to  replace  the  old  stone  projectiles, 
and  their  molds  were  made  of  gypsum.  The 
casting  of  iron  directly  from  the  blast  furnace 
gradually  opened  up  a  wide  field  of  applica- 
tions. In  1685  the  first  cast  iron  pipes  were 
used  for  the  water  service  of  Versailles,  fol- 
lowed by  screwed  and  flanged  pipes.  In 
1708  the  Quaker  Darby  patented  the  system 
of  box  casting,  and  in  the  following  year 
started  the  famous  Coalbrookdale  Foundry, 
which  in  1780  turned  out  the  first  cast  iron 
bridge.  About  the  same  time  malleable 
cast  iron  was  invented  in  France,  and  was 
much  advanced  by  Reaumur,  who  also  per- 
fected the  portable  shaft  furnaces  (Schacht- 
ofchfen),  which  must  be  regarded  as  the 
forerunners  of  the  Bessemer  converter,  and 
by  means  of  which  the  casting  of  iron  was 
emancipated  from  the  blast  furnace  process. 
The  English  cupolas,  first  mentioned  in 
1764,  were  of  German  origin  ;  and  the  in- 
vention of  the  steam  engine  gave  fresh 
impetus  to  iron  casting  for  the  production  of 
dense  cast  iron  cylinders. 


QUALITY  NOT  QUANTITY. 

FAKE  advertising  methods  have  been 
exposed  as  often  as  there  are  days  in 
a  decade.  But  in  spite  of  this  the 
number  of  those  who  still  allow  themselves 
to  be  caught  by  its  alluring  bait  is  numerous. 

Among  the  victims  are  often  to  be  found 
men  who  in  other  things  are  accounted  sharp 
and  shrewd. 

In  ordinary  business  matters  they  are 
seldom,  if  ever,  misled.  They  keep  their 
finger  ever  on  the  pulse  of  trade,  and  are 
governed  in  their  buying  and  selling  accord- 
ing to  the  manner  in  which  it  beats.  But 
when  the  projectors  of  fake  advertising 
schemes  open  the  flood-gates  of  their  per- 
suasive powers  upon  them  they  are  carried 
away  with. little  or  no  effort. 

Among  the  latest  evidences  of  this  fact  is 
seen  in  a  case  pending  before  the  courts. 

Some  time  since  a  firm  whose  business  is 
to  promote  advertising  schemes  contracted 
with  a  well-known  manufacturer  to  place  a 
card,  placard  or  some  such  device,  in  certain 
public  places. 

Now  this  manufacturer  has  representatives 
going  through  the  country,  and  they  were 
instructed  to  keep  their  eyes  open  for  the 
advertisements.  They  did  as  bid,  and  the 
result  is  the  suit  which  the  deluded  adver- 
tiser is  now  bringing. 

Advertising  is  like  every  other  branch  of 
a  man's  business— it  must  be  looked  after. 
If  it  is  not  it  will  not  pay,  even  if  the  adver- 
tisement is  placed  in  the  best  medium  on 
earth. 

If  a  business  man  complies  with  the 
solicitations  of  the  promoter  of  this  and  that 
advertising  scheme  without  satisfying  him- 
self as  to  its  soundness,  he  is  obviously  not 
careful  for  this  important  business  adjunct. 

Every  manufacturer  or  merchant  who 
hopes  to  succeed  must  advertise  in  some 
way  or  other. 

There  may  be  an  odd  one  here  and 
there  who  will  pooh-pooh  this  declara- 
tion. But  let  the  most  sceptical  of  dis- 
believers in  the  efficacy  of  advertising  to 
bring  trade  fathom  the  methods  he  em- 
ploys to  sell  his  goods,  and  if  he  is  an  honest 
man  he  will  acknowledge  that  he  preaches 
what  he  does  not  practice. 

Business  men  must  advertise  ;  and  they 
all  do  advertise  in  some  way.  But  the 
trouble  is  that  a  good  many,  like  the  manu- 
facturer referred  to,  do  not  adverti  e  wisely. 

The   best   advertising   mediums   are   the 
legitimate  newspapers  ;    and    when  we  say 
newspapers  we  include  the  daily  and  weekly 
newspaper,  the  trade  journal  and  the  maga-    4  I 
zine. 

But  in  selecting  a  medium  it  is  not  always 
best  to  select  that  which  has  the  largest  cir- 
culation. The  wise  plan  is  to  choose  that 
which  goes  mostly  into  the  hands  of  those 
whose  custom  he  desires  to  cultivate. 

In  a  word,  judicious  advertising  is  more 
a  question  of  quality  than  of  quantity. 


HARDWARE 


METAL  AND  WOOD  COMPETITION. 

IT  is  plain  to  the  most  superficial  observer 
that  steel  and  iron  are  gradually  en- 
croaching on  the  various  forms  of  service 
once  monopolized  by  wood,  says  Age  of 
Steel.  This  is  observable  in  railroad  tie?,  in 
mine  beams  and  posts,  in  marine  construc- 
tion and  in  bridges  and  in  public  and  private 
buildings.  In  this  departure  the  United 
States  has  led  the  way,  especially  in  struc- 
tural uses.  It  is  hard  to  say  whether  this 
has  been  the  initial  impulse  or  the  conse- 
quence of  the  modern  tendency  to  carry 
structures  in  central  thoroughfares  to  great 
heights.  It  is,  however,  an  easily  discern- 
ible fact  that  in  this  form  of  use  security, 
economy  and  convenience  are  in  favor  of 
metal  as  a  substitute  for  wood  and  brick 
work.  In  ordinary  mining  the  great  reduc- 
tion in  the  cost  of  steel  beams  has  been  an 
important  factor  in  extending  their  use  for 
propping  and  roofing.  Adaptability  and 
economy  are  easily  evident  in  this  industrial 
line  of  use.  In  lightness  of  weight  and 
smaller  size,  as  compared  with  timbers  of 
equivalent  strength,  and  in  celerity  of  plac- 
ing and  removal,  the  advantages  are  mani- 
fest. It  is  true  that  in  some  localities  tim- 
bers are  cheaper  than  steel  beams,  but  as 
this  is  largely  a  matter  of  proximity  of  supply, 
and  the  rapid  destruction  of  standing  timber 
is  narrowing  the  margin  of  material,  the 
future  of  the  steel  beam  and  post  in  mining 
operations  is  practically  assured.  In  this 
encroachment  of  metal  on  wood  it  is  also 
noticeable  that  sheet  iron  is  making  rapid 
headway  in  the  building  industries.  Low 
prices  have  had  something  to  do  with  this 
movement,  but  it  is  also  true  that  lumber  has 
been  equally  below  par.  Aside,  however, 
from  first  cost,  the  advantages  of  sheet  iron 
over  lumber  in  protection  from  fire  and  in 
necessity  and  economy  in  repairs  are  so 
many  decisive  factors  in  its  favor.  We  note 
that  in  the  proposed  construction  of  a  dam 
to  be  built  across  the  Sanla  Anna  River  in 
Southern  California  steel  is  to  be  largely 
used.  The  face  of  the  dam  is  to  be  of  rivet- 
ed steel  plate  and  the  supports  of  lubular 
steel.  The  cost  will  be  less  than  one  half 
the  cost  of  masonry,  the  material  used  will 
be  capable  of  more  rapid  construction  and 
the  work  when  finished  will  be  less  liable  to 
rupture  from  seismic  disturbances.  It  is 
needless  to  say  these  advantages  point  to  a 
new  era  in  dam  building.  Structures  of 
lesser  magnitude  required  in  the  near  future 
to  develop  water  power  are  not  likely  to  be 
without  the  advantages  secured  by  the  use 
of  steel. 


NEW  BRUNSWICK  LUMBER  TRADE. 

It  is  estimated  that  28,000,000  feet  of  lum- 
ber will  be  cut  on  the  Tobique  (N.B.)  river 
this  year,  against  20,000,000  last  year.  Much 
of  the  extra  quantity  will  supply  mills  be- 
longing to  the  American  colony,  formerly 
procuring    it   from    the    Aroostook  Valley. 


The  Chatham  World  says  :  "  Private  ad- 
vices announce  the  failure  of  James  Hallsall 
&  ^Son,  of  Canada  dock,  Liverpool,  one  of 
the  oldest  firms  of  timber  merchants  in  that 
port.  Their  creditors  include  nearly  the 
whole  of  the  trade  in  Liverpool,  and  the 
amounts  range  from  $10,000  to  $20,000  each. 
The  correspondentadds  :  '  This  catastrophe, 
following  the  failure  of  James  Smith  &  Co., 
both  of  which  are  expected  to  show  up  very 
badly,  naturally  tends  to  further  paralyze 
trade  and  shake  confidence  all  around.'  " 


RE  BY-PRODUCT  COKE. 

REFERENCE  has  already  been  made 
in  these  columns  to  the  visit  to  this 
country  and  the  Continent  of  a  com- 
mission from  the  govcnment  geological  sur- 
vey of  the  United  States  to  enquire  into  by- 
product coke  manufacture  in  Europe  We 
have  this  week  information  that  the  investi- 
gations of  these  gentlemen  and  of  the  repre- 
sentatives of  other  capitalist  United  States 
manufacturers  who  have  been  examining 
into  the  question  in  Germany,  where  the 
manufacture  of  blast  furnace  coke  in  retort 
ovens  has  been  carried  to  its  fullest  develop- 
ment, are  now  to  be  followed  up  by  the  im- 
mediate formation  of  companies  in  America 
for  the  securing  of  the  patent  rights  of  some 
of  the  leading  British  and  European  pro- 
cesses, and  the  erecting  at  once  of  coking 
plants  in  America  on  the  new  method.  Al- 
ready, according  to  this  week's  intelligence, 
the  patent  rights  of  the  Otto-Hoffman  sys- 
tem have  been  purchased,  and  a  company 
has  been  formed,  to  be  known  as  the  Otto 
Coke  and  Chemical  Company,  with  head- 
quarters at  Cleveland,  Ohio,  for  the  introduc- 
tion of  this  method  into  the  States  and 
Canada.  The  Otto-Hoffman  system  is  that 
of  which  Dr.  C.  Otto,  of  Dahlhausen,  Ger- 
many, is  the  inventor,  and  in  Germany,  at 
any  rate,  it  has  gained  more  adherents  than 
any  other.  We  understand,  however,  that, 
so  far  as  the  commission  of  the  geological 
survey  are  concerned,  they  decline  to  specifi- 
cally single  out  one  process  more  than  an- 
other for  recommendation  to  American  col- 
liery owners  and  coke  producers.  Their 
work,  they  contend,  will  be  fulfilled  when 
they  have  laid  all  the  details  of  the  several 
systems  before  the  department,  coke  pro- 
ducers being  allowed  to  judge  for  them- 
selves, after  reading  the  complete  report, 
which  method  or  methods  they  prefer  to 
adopt.  The  principal  capitalists  interested 
in  the  company  which  has  just  been  formed 
in  Ohio — and  which  is  the  first  that  has  been 
formed  in  the  United  States— are  Messrs. 
Mather,  a  well-known  firm  of  Cleveland, 
U.S.A.,  and  the  Cambria  Iron  Company,  of 
Johnstown.  Other  companies  may  be  ex- 
pected to  be  early  formed  for  the  introduc- 
tion of  other  of  the  competitive  British  and 
European  processes.  Provided  with  plants 
of  this  description — the  best  that  modern 
European  chemical  and  scientific  knowledge 


can  devise — the  United  States  coking  re- 
gions will  not  only  be  able  to  make  the  best 
of  furnace  coke  from  inferior  as  well  as  good 
coal,  but  they  will  be  able  to  save  the  valu- 
able volatile  products  in  the  shape  of  tar, 
ammonia,  etc.,  now  running  to  waste. — 
Kuhlow's  German  Trade  Review. 


THE  "IDEAL"  MOP  STICK. 

The  "Ideal"  mop   stick,  herewith    illus- 
trated, is  being  placed  on  the  m.irket  by  H. 


S.  Howland,  Sons  &  Co.  It  is  simple  and 
effective,  and  the  accompanying  cuts  show 
the  manner  in  which  it  is  worked. 


ELECTRICAL  DENTISTRY. 

Trials  have  been  made  at  London,  says  La 
Nature,  with  a  new  apparatus  for  the  extrac- 
tion of  teeth  by  electricity.  It  consists  in  an 
induction  coil  of  extremely  fine  wire,  having 
an  interrupter  that  can  vibrate  at  the  rate  of 
450  times  a  second.  The  patient  sits  in  the 
traditional  armchair  and  takes  the  negative 
electrode  in  his  left  hand  and  the  positive  in 
his  right.  At  this  moment  the  operator 
turns  on  a  current  whose  intensity  is  gradu- 
ally increased  till  it  has  attained  the  utmost 
limit  that  the  patient  can  support.  The  ex- 
tractor is  then  put  in  circuit  and  fastened  on 
the  tooth,  which  under  the  action  of  the 
vibrations  is  loosened  at  once.  The  opera- 
tion is  performed  very  quickly  and  the  pa- 
tient feels  no  other  sensation  than  the  prick- 
ing produced  in  the  hands  and  forearms  by 
the  passage  of  the  current.  "  It  would  be 
interesting,"  concludes  La  Nature,  with  a 
little  pardonable  skepticism,  "  to  have  a  de- 
tailed account  of  the  apparatus  to  com- 
plete this  somewhat  brief  description." 

Works:  St.  Helens,  England 
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BRITISH  DRIFT  TOWARD  STEEL. 

WHAT  was  pointed  out  by  Iron 
Trade  Review,  relative  to  the  rapid 
increase  in  the  past  year  in  the  use 
of  steel  in  Great  Britain,  as  shown  in  the 
statistics  of  ingot  production,  is  confirmed  in 
a  communication  to  The  London  Colliery 
Guardian.  It  goes  into  details  of  changes 
from  iron  to  steel,  from  which  the  following 
extract  will  be  interesting  :  "  Inquiries  re- 
cently made  in  the  Midlands  reveal  a  unani- 
mity of  opinion  in  favor  of  steel  among  con- 
structive and  boiler  and  machinery  engineers 
and  manufacturers  engaged  in  the  thousand 
and  one  miscellaneous  trades  classed  under 
the  generic  term  of  hardwares,  who  have 
hitherto  been  accustomed  to  use  iron  of  so 
overpowering  a  character  as  to  be  perfectly 
remarkable.  The  situation  is  one  which,  to 
the  ironmaker,  affords  abundant  food  for  re- 
flection. Almost  the  only  industries  in  which 
rolled  iron  seems  to  be  holding  its  own  are 
those  in  which  a  great  amount  of  welding 
work  has  to  be  done  ;  but  of  this  more  anon. 
In  the  various  trades  we  have  specified,  and 
also  among  the  tin  plate  workers,  edge  tool 
firms,  cycle  makers,  cut  nail  and  screw  mak- 
ers and  the  like,  the  proportion  of  steel  to 
iron  being  used  is  steadily  becoming  a  con- 
stantly diminishing  quantity. 

"  The  chief  reasons  which  cause  steel  to 
be  preferred  to  iron  for  stamping  and  press- 
ing work  are  its  superabundant  toughness 
and  absence  of  fibre,  the  increased  strain 
which  it  will  bear,  and  the  greatly  superior 
finish  which  its  use  renders  possible  to 
finished  articles.  Most  users  declare  that 
there  is  less  liability  to  crack  in  the  making 
of  deep  stampings  of  steel,  and  the  homo- 
geneous nature  of  the  material  will  allow  of 
its  being  bent  and  worked,  when  cold,  either 
way  of  the  grain  with  much  more  success 
and  less  risk  of  fracture  than  is  the  case  with 
the  older  material — iron.  To  tin  plate  manu- 
facturers steel  is  a  great  boon,  and  it  is  de- 
clared that  sheets  rolled  from  steel  have  a 
very  smooth  surface,  and  thereby  less  tin  is 
required  than  when  iron  was  used.  Thus  a 
great  saving  to  producers  is  brought  about. 
A  convincing  proof  of  the  progress  which 
steel  is  making  is  shown  in  the  Black  Coun- 
try, where  within  the  last  month  large  orders 
have  been  placed  for  bridge  and  other  con- 
structive engineering  work,  and  for  the 
greater  portion  of  these  steel  is  a  prominent 
specification.  For  iron  boiler  plates  the  de- 
mand now  on  the  Staffordshire  iron  ex- 
changes is  not  one-twentieth  that  of  steel, 
while  locomotive  tube  firms  declare  that  the 
orders  now  being  received  for  iron  are  but  a 
shadow  of  the  past.  The  increased  ductility 
and  ease  of  working  attached  to  steel  over 
iron  is  mentioned  as  one  of  the  great  in- 
ducements to  its  requirements.  A  sure  sign 
of  the  times '  is  the  rapid  development  which 
is  being  made  in  the  steel  plate  department. 
Plates  can  now  be  rolled  in  much  larger 
sizes  than  those  of  iron,  and    without,  it  is 


well  to  note,  'extras'  being  asked.  Plates  of 
20  ft.  long  by  6  ft.  wide,  and  of  30  ft.  long  by 
4%  ft.  wide,  and  diametrical  plates  of  1 1  ft. 
wide,  are  now  being  used  in  boiler  works 
upon  which  no  '  extras 'have  had  to  be  paid 
for  rolling.  Some  of  these  are  of  %  in.  and 
%  in.  up  to  1  in.  and  over  in  thickness,  and 
weigh  quite  two  tons.  Galvanized  sheets 
are  now  beginning  to  be  largely  turned  out 
of  steel,  and  one  of  the  most  important  firms 
in  the  Birmingham  and  Wolverhampton 
district  is  now  making  them  entirely  of  the 
new  metal.  They  have  laid  down  a  signally 
complete  steel  rolling  plant,  by  which  to  pro- 
duce steel  sheets  instead  of  iron,  and  the 
most  gratifying  results  are  anticipated. 
Economy  is  secured  by  the  lower  price  of 
the  raw  material  as  compared  with  puddled 
iron,  and  in  the  lessened  quantity  of  spelter 
necessary  in  the  galvanizing  process,  owing 
to  the  harder  nature  and  superior  surface  of 
the  black  sheets.  The  importance  of  this 
particular  departure  cannot  be  over-estimat- 
ed, and  must  havea  most  influential  bearing 
upon  the  future  employment  of  ironwoiks 
labor,  particularly  at  the  puddling  furnaces. 

"  In  some  few  instances,  however,  the 
employment  of  steel  in  lieu  of  iron  has  not 
as  yet  proceeded  to  any  great  extent.  For 
example,  the  makers  of  heavy  chains,  chain 
cables,  crane  chains,  ships'  tackle,  and  of 
other  kinds  of  naval  work,  find  that  steel  as 
now  produced  in  the  form  of  bars,  plates, 
rounds,  etc.,  is  less  reliable  as  regards  its 
welding  properties  than  iron.  This  is  ac- 
counted for  by  the  extreme  hardness  of  steel, 
and  what  is  termed  its  '  intractibleness.' 
Another  difficulty  which  has  not  yet  been 
satisfactorily  surmounted  is  the  tendency  of 
steel  to  corrode  faster  than  iron.  In  view 
of  the  strides  which  scientific  metallurgy 
and  chemistry  are  now  making,  however,  it 
will  be  surprising  if  this  defect  is  not  soon 
remedied.  The  corrosion  frequently  takes 
the  form  of  the  'pitting'  of  the  metal,  and 
subsequent  falling  into  holes— bridge  and 
pier  work  and  similar  erections  being  es- 
pecially liable  to  this  trouble.  Railway  com- 
panies and  other  bridge-work  users  also 
state  that  bridges  which  have  been  erected 
of  steel  are  not  in  all  cases  found  to  wear 
equal  to  iron,  while  certain  boiler  users  in 
the  Black  Country  find  the  same  defect  in 
situations  where  watei  is  likely  to  accumulate 
under  or  on  the  boiler  plates.  The  remedy 
which  is  just  now  being  recommended  by 
some  leading  steel  producers  against  corro- 
sion is  that  engineers shallgive  up  specifying, 
as  the  chief  desideratum  in  steel,  high  tensile 
strain.  It  is,  they  assert,  in  such  material 
that  corrosion  most  rapidly  occurs.  Mild 
steel  should  be  preferred,  and  such  metal,  it 
is  claimed,  can  be  produced  better  by  the 
Thomas  Gilchrist  method  than  any  other, 
the  basic  material  being  more  like  puddled 
iron  in  its  composition  than  any  other 
steel. 

"In   face   of  the   facts  here  referred   to 
showing  the  growing  progress  of  steel  adop- 


tion by  all  classes  of  manufacturing  trades 
in  the  Midlands,  it  is  not  surprising  that  in- 
creased preparations  should  be  going  on  in 
that  part  of  the  kingdom  to  supply  the  new 
demand  by  the  establishment  of  additional 
steel  smelting  and  steel  rolling  works  and 
the  enlargement  of  those  already  existing, 
and  that  the  puddlers  and  the  manufactured 
iron  masters  should  begin  to  regard  their 
occupation  as  doomed.  It  is,  indeed,  in 
many  branches  already  gone.  The  future 
of  the  iron  trade  proper  is  not  a  happy  one, 
but  for  steel  the  outlook  is  brightening 
daily." 


SASH  WEIGHTS. 

THE  following  remarks  on  sash  weights 
are  extracted  from  The  New  York  Sun: 
There  are  few  articles  of  more  com- 
mon use  than  sash  weights.  A  few  windows 
are  still  made  to  be  held  up  with  catches, 
just  as  there  are  still  key-winding  watches  ; 
but,  like  the  watches,  their  number  is  pro- 
portionately so  small  as  to  be  scarcely  appre- 
ciable Sash  weights  are  made  of  iron  and 
lead.  The  iron  weights  are  commonly  made 
of  tin  scrap.  Lead,  being  the  heavier  metal, 
is  used  in  places  where  the  weight  space  at 
command  is  not  sufficient  for  iron  counter- 
balances of  the  required  weight.  Sash 
weights  are  made  in  regular  sizes,  ranging 
from  2  pounds  to  30  pounds,  and  under  2 
pounds  and  over  30  they  are  made  to  order. 
Iron  sash  weights  of  the  regular  sizes  are 
always  cast  round;  in  sizes  smaller  or  larger 
they  are  cast  square.  Lead  weights  are 
made  both  round  and  square  in  a  1  sizes. 
Sash  weights  of  150  to  200  pounds  are  not 
common,  but  they  would  not  be  considered 
remarkable.  Weights  are  sometimes  made 
300  pounds  and  up  to  400  pounds.  Thus 
there  might  be  on  a  single  sash  window 
nearly  ]/z  ton  of  weights,  and  on  a  two-sash 
window  more  than  %  ton.  So  perfectly  bal- 
anced are  weights  and  windows  that  they 
can  be  raised  and  lowered  easily.  Heavy 
weights  are  never  put  in  by  guess,  nor  is  it 
necessary  to  adjust  them  after  they  aie  in 
place.  The  sash  is  weighed  before  the 
counterbalances  are  ordered,  and  the  weights 
are  made  of  precisely  the  right  proportion. 
The  production  of  sash  weights  depends 
upon  the  degree  of  activity  in  building.  The 
total  annual  consumption  in  this  country  is 
probably  about  150,000  tons.  There  are 
made  in  New  York,  Brooklyn  and  Jersey 
City  together  probably  from  io,oco  to  15,000 
tons  of  sash  weights  annually.  Not  many 
New  York  sash  weights  get  more  than  150 
miles  away,  except  when  sold  for  export. 
Weights  are  sent  with  all  sashes  exported  to 
South  America,  Africa,  or  wherever  they  may 
go.  The  aggregate  weight  of  the  counter- 
balances used  in  many  of  the  larger  modern 
buildings  may  be  counted  in  tons.  Thus  in 
such  a  building  as  the  Produce  Exchange 
there  are  probably  from  60  to  80  tons  of  sash 
weights  ;  in  the  Hotel  Majestic  more  than  40 
tons. 
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WHOLESALE    HARDWARE    MERCHANTS. 


A  NICE   HOLIDAY  NOVELTY. 

THE  average  retail  hardwareman  need 
scarcely  be  reminded  that  the  present 
is  opportune  for  him  to  look  around 
for  novelties  for  the  holiday  trade.  He  al- 
ready knows  that ;  also  that  it  is  possible  for 
him  to  get  better  profits  from  the  sale  of  nov- 


chafing  dish.  These  dishes  are  made  in  dif- 
ferent sizes  and  styles,  and  are  silver  and 
nickel-plated.  They  are  all  handsome,  some 
of  them  being  particularly  so.  The  illustra- 
tion shows  the  plainer  styles.  Retailers,  par- 
ticularly those  catering  to  the  better  class  of 
trade,  should  find  them  good  sellers,  espe- 
cially during  the  holiday  trade,  possessing  as 


article.  The  lamp  used  with  the  chafing 
dish  has  no  wick  to  get  out  of  order,  and  is 
simple  and  easily  managed,  while  the  extin- 
guisher is  arranged  with  a  slide,  so  that  the 
flame  can  be  reduced  if  desired. 


elties  than  from  staple  goods.  But  what 
Hardware  can  do  is  to  draw  his  attention 
to  the  articles  of  this  character  that  are  being 
put  upon  the  market.  The  accompanying 
cut  shows  an  article  that  is  being  offered  the 
trade  by  Rice  Lewis  &  Son,   Ltd.      It    is  a 


they  do  the  qualities  of  attractiveness  and 
utility.  For  making  up  hurriedly  dainty 
little  dishes  after  being  out  in  the  cold  of  a 
winter's  evening,  or  before  retiring  for  the 
night,  the  chafing  dish  is  just  the  thing.  This 
fact  should  prove  quite  a  lever  in  selling  the 


LUMBER  TRADE  AT  OTTAWA. 

The  manufacturing  of  lumber  is  nearly  at 
an  end  at  Ottawa  for  this  season.  The  lum- 
ber cut  has  been  somewhat  the  same  as  last 
year,  it  being,  in  the  city  and  immediate 
vicinity,  about  298,000,000  feet.  The  cut  for 
the  district,  including  the  city,  is  estimated 
as  follows  :  J.  R.  Booth,  Ottawa,  go.000,000 
feet  ;  Bronson  &  Weston,  Oaawa,  73,000,- 
000;  Buell,  Oir  &  Hurdman.  Hull,  70,000,- 
000  ;  W.  C.  Edwards,  Rockland,  60,000,000  ; 
Hawkesbury  Lumber  Company.  55,000,000  ; 
McLachlan  Bros.,  Arnprior,  50,000,000 ; 
Gilmour  &  Hugh  son,  Hull,  40,000,000  ; 
James  McLaren  estate,  35,000,000  ;  Gillies 
Bros.,  Braeside,  25,000,000  ;  Ross  Bros., 
Buckingham,  10,000,000. 


The  Board  of  Trade  returns  for  October 
show  that  during  the  month  the  imports 
increased  ,£310,000,  and  the  exports  in- 
creased ,£970,000,  as  compared  with  those 
for  the  corresponding  month  of  1893. 


SANDERSON,  PEAiKY  *  CO. 


Paints    Oils 
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Glass,  etc. 
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F  jus'  you    want  to  see  a  chile 
dat's  hones'  for  to  stay, 
You    take   delib'rate    look  at   him 

dat  speaks  to  you  to-day ; 
I  hardly  t'ink  you  suah  to  fin'  in  all 
de  country  o'er, 
A  chap  dat  walks  a  straighter  crack  along  a  slippery  floor. 
But  often — wid  repentin'-streaks  it  mus'  be  understood — 
I  sit  an'  think  o'  good  ol'  times  I  wasn't  half  so  good. 

'Twas  twenty  year  ago  to-night,  so  fur  as  I  ken  trace, 

When  Shadrach  Brown,  he  come  to  me,  wid  business  in  his 

face  : 
He  says,  "  De  T'ursday  Holiday  is  hangin'  out  its  sign  ; 
An'  when  it  comes  to  thankfulness,  dere  ain't  no  color-line. 
We  ought  to  hab  de  sleekest  roast  ob  either  spring  or  fall  "  ; 
Whereat  I  says,   "  Dat's  well   enough;  but  whaih's  de  whaih- 

withal  ?  " 

De  answer  was,  "  Dere's  lots  o'  folks  a-livin'  mighty  near, 
Wid  turkey-gobblers  on  deir  roosts,  dey  wouldn't  use,   dis  year ; 
If  dey  would  lend  'em  to  de  poor,  'twould  only  serve  em  right ; 
You  fin'  de  stingiest  man  in  town,  an'  deal  wid  him  to-night. 
An'  I    will  cook  it  on  your  stove,  admit  our  famblies  free, 
An'  have  a  big  Thanksgivin'  feast,"  says  Shadrach  Brown  to  me. 

Now  dat  was  not  at  all  de  way  my  early  years  was  teached, 

It  won't  agree  wid  any  text  dat  ever  yet  was  preached  : 

But  Brown,  he  was  a  prosper  man,  an'  owned  his  mule  an'  cow, 

An'  I  was  sort  o'  hypnertized,  I  s'pose  dey'd  call  it  now ; 

An'  so  I  own — repentin'  deep — I  hope  it  ain't  too  late— - 

I  started  out  to  toil  fur  Brown,  and  do  his  biddin'  straight. 


I  set  an'  studied  half  an  hour  to  make  de  fac'  appear 
Who  was  de  stingiest  man  I  knowed  in  all  de  country  near; 
An'  den  I  bor'd  ob  him  dat  night  (I  strongly  'sert  an'  vow, 
I  hope  de  Lawd  forgives  me  dat — I  wouldn't  do  it  now) ; 
An'  Brown  was  standin'  by  my  stove,  at  mornin's  soonest  ray, 
An'  helped  undress  de  veteran,  an'  cooked  him  half  a  day. 

An'  den  de  famblies  gathered  roun',  partakin'  of  de  cheer, 
An'  grinnin'  says,  "  Dere  ain'  no  lack  of  gratitudin',  here  !  " 
An'  every  one  dat  turkey  praised,  wid  fioppin  fork  and  knife, 
To  see  him  endin'  usefully  a  long  and  peaceful  life ; 
An'  wid  a  wink  an'  wid  a  shrug,  an'  wid  a  smile  of  glee, 
"  We're  dinin'  wid  de  stingies'  man  !  "    says    Shadrach  Brown 
to  me. 

An'  all  de  festival  went  right,  an'  wouldn't  have  had  a  hitch, 

If  little  Paminondas  Brown  didn'  turn  us  in  de  ditch  : 

He  spoke  up :  "  Poppie,   when  I  wen'  to  feed  de  chicks,  dis 

morn, 
De  brindle  rooster  took  de  cake,  a  gobblin'  of  de  corn; 
I  had  a  look  aroun'  de  roost — I  peeped  into  the  well — 
De  turkey  gobbler'd  up  an'  gone  we's  fattin'  for  to  sell." 

Den  Brown  he  kind  o'  looked  at  me  like  one  ob  us  must  die ; 
But  I  caressed  de  carvin'  knife,  an'  gazed  him  in  de  eye ; 
I  says,  "  Now  Shadrach,  look-a-here  ;  you  tol'  me  what  to  do  ; — 
Of  all  de  chaps  in  all  dis  town,  de  stingiest  one  is  you." 
An'  den  he  sort  o'  wilted  down,  an'  let  de  joke  go  free  ; 
"  I've  cooked  my  goose  an'  turkey,  too,"  says   Shadrach    Brown 
to  me. 

— Will  Carleton. 
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Holiday  Goods... 

We  handle  a  number  of  lines 
suitable  for  Holiday  Goods. 

Prices  on  Stamped  Ware  reduced 


Examine 
Our  .  . 
Catalogue 


And  order  from  traveler  or  by  mail. 


THOS.  DAVIDSON  &  CO. 


Montreal 


WE  ARE  ALWAYS  RIGHT. 

Hardware  still  adheres  to  its  former 
announcement  that  the  MacFarlane  Shade 
Co.,  manufacturers  of  window  shades, 
etc ,  would  cease  to  manufacture  after 
Dec.  i,  1894,  notwithstanding  the  denials 
published  in  other  papers  in  different  parts  of 
Canada.  The  stock-in-trade  of  the  company 
will  be  taken  over  by  their  old  competitors, 
George  H.  Hees  &  Co.  and  Menzie,  Turner 
&  Co.,  and  the  building  will  be  leased  by 
the  latter  concern  for  a  term  of  years,  during 
which  the  MacFarlane  Co.  agree  not  to  go 
into  business  in  Canada.  Mr.  MacFarlane 
himself  will  go  to  Detroit  to  manage  a  factory 
to  be  stablished  there  by  himself  and  Hees 
&  Co.  The  Canadian  field  will  thus  be 
divided  between  Menzie,  Turner  &  Co.  and 
G.  H.  Hees  &  Co. 


SCRAPING  BOILER  TUBES. 

A  new  contrivance  for  scraping  boiler 
tubes  has,  according  to  an  exchange,  been 
introduced  in  Australia.  Hitherto  the  ap- 
pliances in  general  use  have  been  worked 
by  spring  expansion,  and  are  soon  rendered 
useless.  The  new  scraper  works  on  a  hinge, 
which  is  closed  as  the  cleaner  is  pushed  into 
the  tube.  In  the  act  of  drawing  out,  the 
hinge  is  opened,  and  two  disks,  which  can 
be  gauged  to  fit  any  tube,  are  thrown  out. 
These  disks  fit  so  closely  to  the  inside  of  the 
tube  that  their  passage  causes  the  removal  of 
all  dirt  and  scale.  It  is  claimed  that  the 
new  apparatus  is  cheap,  that  it  cleans  the 
tubes  more  effectively  than  any  other  scraper, 
that  no  brushes  are  required  with  it,  and 
that  it  pulls  soot,  etc.,  before  it,  instead  of 
pushing  it  into  the  fire  box  at  the  back  end  of 
the  tubes.  It  is  stated  that  the  scraper  has 
been  found  especially  serviceable  on  board 
large  steamers. 

WILD  NOTIONS  RE  ALUMINUM. 

The  presence  of  aluminum  in  clay  has  led 
to  wild  notions  as  to  its  available  quantities, 
says  Age  of  Steel.  Men  have  looked  on  a 
clay  bank  and  indulged  in  visionary  esti- 
mates of  the  wealth  that  was  simply  waiting 
for  a  large  shovel  and  a  roomy  wheelbarrow. 


It  i-,  however,  stated  as  a  cold  scientific  fact 
by  a  member  of  the  United  States  Geo- 
logical Survey,  that  until  some  radical 
change  is  made  from  the  present  method 
of  reducing  aluminum,  bauxite  must  con- 
continue  to  be  the  chief  source  from  which 
the  metal  is  obtained.  This  mineral,  ac- 
cording to  geological  researches,  is  at  pre- 
sent located  in  Arkansas  and  in  the  south- 
ern part  of  the  Appalachian  Valley,  extend- 
ing from  Adairsville,  Ga.,  to  Jacksonville, 
Ala.  The  continuity  of  these  deposits  is 
not  yet  demonstrated,  and  the  possible  or 
probable  supply  is  an  unknown  quantity. 
That  science  will  ultimately  devise  suffi- 
cient and  economic  methods  of  reducing 
aluminum,  by  which  the  ubiquitous  white 
metal  can  be  more  generously  used,  is 
simply  a  matter  of  time. 


BOON  TO  SMALL  MANUFACTURERS. 

The  latest  phase  of  the  hire  system,  ac- 
cording to  an  English  paper,  is  that  adopted 
by  a  firm  of  electricians,  who  have  been  can- 
vassing manufacturers  in  Birmingham,  to  in- 
duce them  to  adopt  the  electric  light,  using 
their  own  steam-engines  for  the  generation 
of  the  electricity.  The  firm  provide  the 
dynamo  and  all  the  fittings,  and  the  pay- 
ment is  spread  over  a  series  of  years.  There 
is  no  doubt  this  will  bea  boon  to  small  manu- 
facturers whose  works  are  too  distant  from 
the  mains  of  the  company  who  have  the 
monopoly  for  the  centre  of  Birmingham  to 
admit  of  their  taking  the  supply  from  them. 


SOME    STRONG  FOREIGN   WOODS. 

One  of  the  strongest  timbers  in  existence, 
remarks  an  exchange,  is  said  to  be  the 
Borneo  ironwood,  whose  breaking  strain  is 
1.52  times  that  of  English  oak.  It  is  of  a 
dark  brown  color,  turning  to  a  deep  red 
when  seasoned,  and  becoming  as  black  as 
ebony  on  long  exposure.  It  neither  swells 
nor  shrinks  under  any  degree  of  dryness  or 
humidity.  The  white  ant  and  the  torredo 
fail  to  perforate  or  destroy  it.  It  weighs  60 
pounds  per  square  foot,  that  of  lignum  vitas 
being  83  pounds,  boxwood  80  pounds,  ebony 
74  pounds,  and  African  oak  62  pounds.  The 


Quebracho  wood  found  in  Argentina  is  said 
to  have  extraordinary  durability.  Posts  that 
have  bepn  in  the  ground  150  years,  in  soil 
alternately  parched  by  great  heat  or  sodden 
by  tropical  rains,  were  found  to  be  in  sound 
condition.  This  wood  is  free  from  attacks 
by  insects,  does  not  decay,  and  is  not  com- 
pressible, and  weighs  78  pounds  per  cubic 
foot.  These  qualities  make  it  a  splendid 
material  for  railway  ties. 


TRADE  BRIEFLETS. 

J.  R.  Hambly,  hardware,  etc.,  Drayton,  is 
giving  up  business,  and  has  been  succeeded 
in  hardware  by  O.  B.  Henry  &  Co.,  and  in 
tinware  business  by  J.  D.  Fawcett. 

The  Magnetawan  Tanning  and  Electric 
Co.,  of  Magnetawan,  has  been  incorporated. 

A  meeting  of  the  creditors  of  R.  G. 
Gaucher,  hardware  merchant,  Montreal,  has 
been  called  for  26th  inst. 

The  creditors  of  Rolland  &  Bro.,  whole- 
sale cabinet  hardware,  Montreal,  have  re- 
fused the  insolvents'  offer  of  16c.  on  the  dol- 
lar, cash,  and  have  ordered  the  assets  to  be 
sold  by  auction. 

Arthur  Desaulnieri,  is  registered  proprietor 
of  the  the  hardware  firm  of  Desaulmers  & 
Co  ,  Ste.  Anne  de  la  Perade. 

THE  OAKVILLE 

BASKET  CO., 


Manufacturers  of 
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TRADE    CHAT. 

THE  annual  meeting  of  the  Verity 
Plough  Company,  Brantford,  took 
place  last  week,  when  very  satisfac- 
tory reports  •  were  received.  Mr.  H.  A. 
Massey  was  elected  president ;  W.  J.  Verity, 
vice-president  ;  W.  G.  Ranton,  secretary- 
treasurer,  and  R.  H.  Verity,  general  man- 
ager. 

The  Seaforth  (Ont.)  Electric  Light,  Heat 
and  Power  Co.  has  been  incorporated,  with 
a  capital  stock  of  $25,000. 

The  Farmers'  Binder  Twine  Company,  of 
Brantford,  has  declaied  a  dividend  of  10  per 
cent.  The  factory,  which  was  closed,  has 
been  started  up  again  with  a  staff  of  ninety 
hands. 

A.  Moyer,  John  Kearns,  W.J.  Houston, 
and  W.  E.  Rathwell,  all  of  Palmerston.are 
seeking  incorporation  as  the  Canadian  Cone 
Coupler  Carriage  Co ,  Ltd.,  with  head- 
quarters at  Palmerston  and  a  capital  stock  of 
$25,000. 

A  meeting  of  the  New  York  Sta'e  Hard- 
ware Jobbers'  Association  was  held  in  Troy 
last  week.  The  same  afternoon  J.M.Warren 
&  Co.  tendered  the  members  of  the  associa- 
tion and  invited  guests  a  dinner  at  the  Troy 
Club. 

Allard,  the  Levis  blacksmith  who  some 
time  ago  claimed  to  have  invented  a  process 
for  hardening  copper,  has  now  made  a  work- 
ing model  of  a  cannon  out  of  aluminum.  He 
ismaking  another  to  be  tested  by  the  R.C.A., 
which  will  measure  three  feet  and  only  weigh 
six  and  a  half  pounds. 

G.  A.  Richardson  has  commenced  remov- 
ing his  hardware  stock  into  the  store  vacated 
by  A.  McDonald.  J.  Worthington  will  re- 
move to  Richardson's  old  premises  on 
Thursday,  and  G.  J.  Thorp  will  take  down 
the  partition  between  his  store  and  the 
barber  shop  early  next  week. — Guelph 
Herald. 

According  to  Tne  Journal  of  Commerce  a 
number  of  western  Ontario  merchants  have 
been  nipped  by  sending  money  to  the  pool 
brokerage  firm  of  George  M.  Irwin  &  Co., 
Pittsburg,  for  investment.  Irwin  &  Co.  have 
just  failed,  owing  their  depositors  some 
$800,000.  The  Hamilton  Spectator  says 
several  Wentworth  county  men  are  among 
the  victims. 

The  half-yearly  statement  of  the  Bank  of 
Montreal  to  October  31st  was  issued  last 
week.  The  balance  of  profit  and  loss  for  the 
half  year  to  April  30th,  1894,  was  $804,715  ; 
profits  for  the  half  year  to  October  31st,  after 
deducting  chaiges  of  management  and  mak- 
ing full  provisions  for  all  bad  and  doubtful 
debts,  is  $604,862.10.  A  dividend  of  5  per 
cent,  is  declared,  which  amounts  to  $600,000, 
leaving  a  balance  of  profit  and  loss  carried 
forward  of  $809,577.43. 

The  Nova  Scotia  Mining  Association  met 
in   Halifax  last  week.     There    were   three 


session?.  The  main  question  under  discus- 
sion was  the  federation  of  the  mining  asso- 
ciations of  Ontario,  Quebec  and  Nova 
Scotia.  At  the  regular  meeting  of  the  Nova 
Scotia  association,  held  at  Sydney,  C.B., 
last  summer,  it  was  decided  to  federate  on 
certain  lines.  A  scheme  proposed  by  the 
Ontario  and  Quebec  associations  was  before 
the  meeting  yesterday,  and  was  adopted 
after  being  amended  to  a  radical  degree. 

It  is  reported  that  gold  has  been  discov- 
ered in  Kaslo  Creek,  and  a  large  number  of 
claims  have  been  staked  out.  It  is  said  that 
for  some  time  the  Chinese  have  been  bring- 
ing gold  dust  into  the  city  and  trading  it  for 
goods,  but  not  until  now  was  it  known  where 
the  gold  was  found.  Some  of. the  nuggets 
attracted  attention  from  their  size.  Should 
further  explorations  confirm  the  report  of  the 
gold  being  there,  there  is  likely  to  be  con- 
siderable immigration  in  the  spring  into  the 
district. — News,  Vancouver. 

J.  Trotter,  of  Wiarton,  writes  as  follows 
to  The  Empire :  For  the  sake  of  many 
who  find  it  difficult  to  get  money  to  buy 
coal,  please  publish  the  "  Koal-sparr,"  or  as 
good  a  recipe.  To  every  pound  of  common 
salt  add  one  or  more  ounces  of  nitre — salt 
petre — and  make  pickle  with  it  and  dampen 
the  coal  with  it ;  or,  for  jewellers,  melt  the 
nitre  and  set  fire  to  it  by  a  spirit  lamp  and  it 
will  melt  gold  quicker  than  anyway  I  know 
about. 

The  price  of  crude  oil  at  Oil  Springs,  ac- 
cording to  a  correspondent  of  London 
Advertiser,  is  from  20  to  25  cents  higher 
now  than  last  year  at  the  same  time.  This 
is  largely  due  to  the  scarcity  of  the  supply 
and  the  lowering  of  surplus  stocks.  Owing 
to  the  rise  in  price  a  few  rigs  have  com- 
menced drilling  in  the  territory,  which  would 
indicate  that  there  are  hopes  of  it  remaining 
at  its  present  figure  (;.e.,  $1. 10  clear),  for  Oil 
Springs  oil.  As  it  is,  the  price  should  give 
considerable  impetus  to  the  industry,  and 
hopes  are  entertained  that  this,  along  with 
the  returning  confidence  in  the  lumber  traffic 
business,  will  be  fairly  lively  in  the  village 
through  the  coming  winter. 

At  the  meeting  of  the  Hamilton  members 
of  the  Commercial  Travelers'  Association 
the  following  were  nominated  for  office : 
First  vice-president,  H.  G.  Wright ;  second 
vice-president,  John  Hooper;  directors, 
W.  G.  Reid,  J.  H.  Herring,  J.  Stoneman,  W. 
E.  LaChance,  James  Hooper,  T.  M.  Davis, 
W.  B.  Croy,  F.  Smye,  Ross  Wilson,  W.  T. 
Hall,  T.  P.  Allen,  W.  Bremner  and  George 
Mathieson ;  trustees  for  Mutual  Benefit 
Society,  Alex.  Munro,  J.  Madill,  A  Mur 
dock  and  George  A.  Black.  It  was  decided 
not  to  have  a  ball  this  year. 

At  a  conference  in  Ottawa  in  the  Board  of 
Trade  rooms  between  representatives  of  the 
Fire  Underwriters'  Association  and  the 
Ottawa  mill  owners,  the  subject  of  the  dis- 
posal of  sawdust  was  discussed.  The  insur- 
ance agents  declared  that  the  establishment 


at  the  mills  of  furnaces  for  the  destruction 
of  sawdust  would  cause  an  increase  of  fire 
insurance  rates,  not  only  on  mill  property, 
but  throughout  the  whole  quarter  of  the  town 
in  which  they  are  situated.  The  period  of 
exemption  from  the  law  which  prohibits 
throwing  sawdust  in  the  Ottawa  river  expires 
next  spring. 


THE  STEEL  OUTLOOK. 

FROM  all  standpoints  of  outlook  in  the 
metallurgical  world,  the  future  of  steel 
seems  to  be  definitely  assured,  says 
Age  of  Steel.  In  some  cases,  such  as  in  rail 
manufacture  and  shipbuilding,  its  position  is 
already  determined.  Here  it  has  a  premier- 
ship, and  in  these  industries  alone  it  has  a 
generous  scope  of  service.  It  is,  however, 
aggressive,  and  conclusively  so,  in  many 
other  lines  where  iron  was  the  dominant  and 
undisputed  factor.  In  steam  boiler  and  ma- 
chine shops,  stamping  works,  bridge  and 
roofing  plants,  tube  and  safe  works,  in  tin 
plate  and  car  shops,  steel  is  becoming  a  fav- 
ored material.  This  is  also  true  in  the  mis- 
cellaneous trades  radiating  in  myriad  lines 
from  the  old  iron  hub  of  the  metallurgical 
circle,  as  included  in  the  generic  term  of 
hardware,  in  edged  tools,  cycles,  cut  nails 
and  screws,  and  in  a  thousand-and-one 
forms  of  general  service.  Its  qualities,  as 
developed  by  modern  processes,  and  the 
adaptation  of  modern  device  and  ingenuity 
to  its  more  facile  and  economic  manipula- 
tion are  so  many  decisive  factors  in  its 
supremacy.  Plates  are  rolled  in  larger 
sizes  than  iron,  and  from  thin  sheets  to  those 
weighing  two  tons.  Galvanized  sheets  can 
be  turned  out  with  economic  and  other  ad- 
vantages, and  what  with  a  combination  of 
mechanical  and  chemical  skill  there  may  be 
of  obstructive  defects  in  steel  as  at  present 
produced,  are  more  than  likely  to  be  con- 
stantly counteracted  or  diminished.  All  this 
will  have  a  direct  bearing  on  the  puddling 
industry.  As  pointed  out  in  a  previous  issue 
of  this  journal,  this  departure  does  not 
imply  the  supremacy  of  steel  in  uses  where 
iron  has  its  special  qualities  for  special 
service.  It  has,  however,  to  be  conceded 
that  steel  is  making  rapid  headway,  and  its 
supremacy,  if  not  all  it  is  to  be,  is  definitely 
established. 


LOW  PRICES  FOR  MANILLA  HEMP. 

An  auction  sale  of  5,000  bales  of  Manilla 
hemp  was  held  in  Brooklyn  last  week,  being 
part  of  the  cargo  of  the  ship  Granite  State, 
which  arrived  about  six  weeks  ago.  It  ap- 
pears that  the  hemp  in  question  was,  upon 
its  arrival,  rejected  by  the  buyer,  and  the 
sale  in  question  was  part  of  proceedings  to 
settle  the  claims  of  the  sellers.  The  sum 
realized  was  about  $50,000,  while  the  prices 
ranged  from  4^c.  down  to  3^c,  which 
figures  are  below  the  current  market  quota- 
tions. The  difference  in  value  will  be  settled 
by  the  courts.  The  Columbia  Cordage  Co., 
of  Albany,  bought  the  largest  lot,  while 
Philadelphia  concerns  and  New  York  brok- 
ers were  the  other  buyers. 
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Spark  Guards 

Brass  and  blued,  open  or  closed  top.     Standard  sizes  in  stock  ;  special  sizes  made  to  order. 

Barrel  Cinder  Sifters 


Full  line  in  stock. 


Manufactured  by 


The  B.  Greening  Wire  Co.,  Ltd., 


WRITE    FOR    CATALOGUE. 


HAMILTON,     CANADA. 


ENGLISH  VS.  AMERICAN  PLUMBING 

BETWEEN  the  work  of  the  American 
plumbers  and  the  English  workmen  in 
the  same  line,  says  The  Plumber  and 
Decorator,  there  are  a  great  many  radical 
differences;  in  fact,  the  plumbing  business 
in  Great  Britain  and  America  is  carried  on 
upon  entirely  different  lines.  On  this  side  of 
the  water  the  plumber  habitually  does  roof- 
ing, makes  pipes  and  flashings,  uses  lead 
wastes,  makes  lead  fixtures,  is  usually  a  gas- 
fitter,  and  very  generally  does  decorating 
work.  To  a  builder  he  is  very  frequently  a 
general  u;ility  man. 

It  is  very  rare  to  find  an  American 
plumber  in  the  roofing  business.  In  fact, 
the  two  lines  are  usually  as  separate  and 
distinct,  in  all  except  the  smaller  shops  and 
those  with  questionable  character,  as  the 
dry  goods  trade  and  the  grocery  trade  would 
be.  As  far  as  England  is  concerned  the 
union  of  the  two  trades  was  a  very  natural 
one,  because  in  the  early  days  the  lead  roof 
was  one  of  the  most  common  coverings  for 
buildings,  and  the  plumber  being  a  lead 
worker  found  quite  as  much  to  do  on  the 
roofs  as  with  other  parts  of  the  drainage  of 
a  house.  In  fact,  it  seems  that  the  plumb- 
er's original  business  was  that  of  the  sheet 
lead  worker,  and  consequently  he  was  really 
more  of  a  roofer  than  anything  else,  and 
being  a  roofer,  flashings  were  part  of  his 
work. 

The  use  of  the  outside  waste  and  vent 
pipes  is  something  that  it  is  very  difficult  for 
the  American  plumber  to  understand.  In 
such  work  open  joints  or  their  equivalents 
are  necessary  for  taking  up  expansion  and 
contraction.  The  fact  that  the  winters  are 
comparatively  mild  prevents  the  wholesale 
destruction  of  the  plumbing  which  would 
take  place  in  that  country  with  a  similar  con- 
struction. The  outside  position  of  the 
pipes  renders  them  less  liable  to  destruc- 
tion by  vermin  than  if  they  were  placed 
within  the  building.  The  fact,  how- 
ever, remains  that  the  winters  are  fre- 
quently severe  enough  to  produce  frost,  and 
at  such  times  it  is  difficult  to  see  how  a  lead 
system  on  the  exterior  wall  of  a  house  could 
be  operated  without   instant  destruction  or, 


at  least,  stoppage.  All  the  English  author- 
ities on  plumbing,  while  speaking  of  the  in- 
side work  and  recommending  it,  fall  back  on 
the  outside  work  as  the  style  which,  after  all, 
seems  best  suited  to  the  demands  of  the 
people.  The  English  plumber  still  does  a 
great  deal  of  lead  work  which  in  America 
has  been  superseded  by  materials  obtained 
from  the  manufacturers  ready  for  use. 

Lead  trap  making  is,  in  America,  a  thing 
of  the  past.  Even  the  bottle  trap  is  now  a 
commercial  article,  and  there  is  nothing  re- 
maining that  needs  to  be  made  in  the  shop. 
Service  boxes  and  drip  trays  are  no  longer 
made  of  lead,  so  that  the  modern  American 
plumber  has  little  to  do  in  general  plumbing 
work  beyond  bending  and  fitting  pipe  and 
making  safes  In  the  better  class  of  work 
even  safe  making  is  disappearing  and  water 
tight  floors  are  taking  its  place.  It  is  not 
an  unheard  of  thing  to  find  first  class  jobs  in 
that  country  where  not  5  pounds  of  lead 
have  been  employed  on  the  whole  of  the 
plumbing  work. 

In  America,  as  in  England,  gas  fitting  is 
recognized,  and  has  been  for  many  years  a 
legitimate  part  of  the  plumber's  business. 
In  England  the  union  of  gas  fitting  seems  to 
go  back  to  the  very  beginning  of  the  art  of 
conducting  gas  pipes,  and  the  continued  use 
of  the  so-called  "composition"  pipe,  which 
is  a  bendable  pipe  like  lead,  makes  it  a  very 
proper  branch  of  the  trade.  In  America,  on 
the  other  hand,  the  plumber  has  taken  to 
the  use  of  iron,  brass  and  other  hard  metal 
pipes  to  such  an  extent  that  he  has  to  have 
his  shop  fitted  with  most  of  the  tools  for 
handling  wrought  iron  pipe.  Hence  he 
naturally  combines  gas  fitting  with  wrought 
iron  pipe  work  as  a  proper,  legitimate  branch 
of  his  business. 

On  the  other  side  of  the  water  there  is  a 
constant  advance  in  the  styles  and  manufac- 
ture of  plumbing  goods  of  all  kinds.  There  is 
nothing  used  by  the  plumber,  from  a  joint  for 
lead  pipe  to  a  full  set  of  bathroom  fixtures, 
that  he  cannot  buy  ready  made.  The  work 
is  becoming  more  and  more  a  trade  in  which 
science  and  the  ability  to  set  up  ready  made 
fixtures  and  ready  jointed  pipe  is  more  essen- 
tial than  skill  in  working  lead.  The  schemes 
of  plumbing  and  drainage  made  necessary 


by  their  tremendous  buildings  are  of  a 
character  to  call  for  scientific  knowledge  of 
the  highest  class,  but  the  manual  skill 
needed  beyond  that  of  making  a  per- 
fect screw  or  calked  joint  does  not 
seem  to  be  called  for.  Job  After  job  of 
fine  plumbing  work  is  turned  out,  and  the 
master  plumber  will  tell  you  that  he  did  not 
use  a  pound  of  lead.  It  requires  very  little 
thought,  therefore,  to  see  that  the  tendency 
of  the  plumbing  work  in  the  United  States 
is  diametrically  opposite  to  that  of  Great 
Britain,  and  it  remains  to  be  seen  whether 
in  the  future  the  lines  of  advancement  are 
to  be  still  further  diverging  or  in  common. 


THE  DRUMMER  AND  HIS  GRIP. 

Though  the  rain  and  sleet  are  falling, 

And  the  roads  are  "  awful  muddy," 
Though  all  men  "  hard  times  "  are  bawling, 

Though  a  fellow's  nose  gets  ruddy, 
Though  the  rivers  may  be  frozen, 

And  the  frost  may  bite  and  nip, 
They  can  never  stop  the  advent 

Of  the  drummer  and  his  grip. 

Though  the  trains  may  all  be  smashing, 

Though  the  horses  all  go  lame, 
The  drummer,  like  the  bedDug, 

Will  get  there  just  the  same  ; 
And,  when  his  time  is  over, 

Will  come  smiling  from  his  trip, 
For  he  always  "  makes  connection," 

Does  the  drummer  with  his  grip. 

Ah,  he  teaches  us  a  lesson, 

With  his  energy  and  grit, 
Things  that  "  paralyze  "  most  people 

Don't  astonish  him  one  bit. 
And  he's  ever  bright  and  cheerful, 

And  a  smile  is  on  his  lip  ; 
He's  a  daisy  from  away  back, 

Is  the  drummer  with  his  grip. 

Give  him  a  kind  word  always, 

He'll  give  you  back  the  same  ; 
For  the  doings  of  some  "  black  sheep  " 

Don't  give  the  whole  tribe  blame. 
For  down,  clear  down  to  Hades, 

Some  so  called  "  good  men  "  slip. 
While  along  the  road  to  Heaven 

Goes  the  drummer  (with  his  grip). 

— Exchange. 
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MONTREAL   MARKETS. 

Montreal,  Nov.  23,  1894. 
hardware. 

STRANGE  to  relate, despite  the  advance 
in  railway  freight  rates  which  took 
place  on  Thursday  last,  the  activity  in 
shelf  hardware  of  all  kinds,  to  which  refer- 
ence was  made  last  week,  has  been  fairly 
well  maintained.  This  fact  will  be  best  at- 
tested by  the  statement  made  by  the  head 
of  one  of  the  leading  firms  here,  that  in  two 
days  they  received  over  fifty-five  orders  for 
goods  from  travelers,  while  their  letter 
orders  averaged  up  from  eighteen  to  twenty 
daily.  The  orders  were  also  of  fair  volume, 
and  it  seems  fair  to  assume  that  stocks  gen- 
erally in  country  storekeepers'  hands  are 
light.  In  fact,  the  experience  of  jobbers  all 
around  goes  to  prove  that  traders  generally 
have  been  running  on  very  small  supplies  all 
through  the  fall.  In  spite  of  this  also  a  quiet 
winter's  trade  is  expected  on  the  whole,  the 
present  spurt  that  the  trade  has  been  ex- 
periencing this  week  being  due  to  the  fact 
that  the  cold  weather,  close  of  navigation, 
etc.,  have  convinced  buyers  of  the  necessity 
of  procuring  some  supplies.  No  particular 
line  has  been  favored,  but  all  have  shared 
in  the  week's  activity. 

Wire — Quite  a  number  of  good  sized 
orders  for  wire  have  been  received  during 
the  week  at  steady  prices,  the  aggregate 
volume  of  trade  being  considerable. 

Rope — A  fair  degree  of  life  has  been  ex- 
perienced in  this  line,  which  rules  steady,  as 
previously  quoted.  We  quote  :  Sisal  at  7 
to  7^c-  f°r  7-i6in.  and  upwards,  and  14  to 
15c.  deep  sea  line.  Pure  Manilla,  g}4c.  for 
7-16  in.  and  upwards,  10c.  for  smaller  sizes. 


Cut  Nails— Values  on  these  still  con- 
tinue unsettled,  and  at  present  writing  no 
signs  of  the  reported  agreement  between 
makers  is  forthcoming.  Offers  have  been 
made  again  of  small  lots  of  stock  at  a  range 
of  $1.50  to  $1.65. 

Wire  Nails— There  has  been  an  im- 
proved movement  on  these  over  last  week  in 
5  and  10  keg  lots  of  standard  sizes.  Dis- 
counts continue  at  75,  10  and  5,  as  before. 

Horse  Nails — There  has  been  a  good 
brisk  trade  doing  in  these  at  steady  prices. 
Discounts  continue  on  the  basis  of  60  and 
60  and  2)4  on  staple  lines. 

Tacks — There  has  been  a  much  better 
demand  for  tacks  since  our  last.  Prices  re- 
main as  they  were. 

Chain — Cow  ties  have  been  going  out 
very  freely  this  week,  and  trace  chains,  etc., 
to  a  minor  extent. 

Horseshoes— Activity  in  horseshoes  both 
from  makers  and  jobbers  referred  to  in  our 
last  has  been  well  maintained.  Prices  remain 
unchanged  at  $3. 50  for  iron  shoes.  We  quote : 
steel  shoes  :  XI.,  Nos.  o,  1  and  2,  $5.75  per 
100  lbs.;  Nos.  3  and  4,  $5  ;  assorted  sizes, 
$5.50  ;  steel  toe  weight  shoes,  Nos.  1  to  4, 
$6  per  100  lbs. 

Ware — The  better  demand  experienced 
by  other  lines  has  been  shared  in  both  by 
enamelled  and  common  ware.  In  fact  the 
latter  has  furnished  quite  a  fair  volume  of 
trade,  notably  such  lines  as  common  iron 
kettles,  etc. 

Plumbing  Supplies— These  continue 
dull  and  much  the  same  as  they  were  last 
reported. 

Lead  Pipe— Nothing  special  to  report. 

Hinges — These  have  continued  to  be  a 
very  active  line,  and  a  large  volume  cf  goods 


has  been  moved  during  the  week,  especially 
T  and  strap  hinges. 

Builders'  Supplies— Featureless,  as  be- 
fore. 

Tools — Shovels,  axes,  spades,  etc.,  have 
continued  fairly  brisk,  and  among  the  orders 
that  lave  been  received  for  other  shelf  goods, 
some  demand  has  been  experienced  for  small 
lots  of  carpenters'  tools,  planes,  etc. 

Clothes  Wringers— Only  an  occasional 
order  for  these  comes  to  the  fore,  business 
in  them  being  a  bagatelle. 

Lamp  Goods — There  has  been  a  good 
demand  experienced  for  lamp  burners  of  the 
two  staple  sizes,  A  and  B. 

Sporting  Goods — Have  not  been  quite 
as  active  as  they  were  of  late. 

Cutlery — Quite  a  fair  number  cf  orders 
keep  coming  in  for  table  and  pocket  cutlery 
with  the  enquiries  for  other  goods. 

Winter  Goods— Sleigh  bells  and  skates 
have,  if  anything,  shown  increased  activity, 
and  there  have  been  fair  enquiries  also  for 
horse  blankets,  surcingles,  curry  combs, 
etc. 

Tar,  Etc. — There  has  been  no  change 
to  report  in  this  line,  which  rules  as 
last  quoted.  We  now  quote  :  Resins, 
$3  to  $5.50  as  to  brand;  coal  tar, 
$3.25  to  53.7s  ;  cotton  waste,  5  to  7c.  for 
colored  and  7  to  10c.  for  white  ;  oakum,  sX 
to  tYzC,  and  cotton  do.,  10  to  12c. 

Turpentine — There  has  been  no  change 
in  turpentine  during  the  week,  and  it  rules 
steady  at  44  to  45c. 

Cement — There  has  been  a  rather  firmer 
tendency  in  cement.  We  quote  :  English 
$2  to  $2.10  and  Belgian  $1.85  to  $1.95. 

Firebricks— Receipts  of  these  havebeen 
heavy,  but  demand  has  been  good  and  prices 


The  Splendid  Oil  Heater 


WILL  HEAT  A  ROOM  20  FT.  SQUARE 


No  Soot 
No  Smoke 
No  Odor 


Requires  no  more  care  than   an  ordinary 

lamp 

Just  the  thing  before  a  stove  or  furnace  is 

started 

We  can  supply  a  three-hole  extension  top, 

making  it  a  perfect  oil  stove. 


The  McClary  Mfg.  Co. 

London  Toronto 

Montreal  Winnipeg  Vancouver 
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MONTREAL  MARKETS.— Continued. 

are  well  maintained  at  $15    to  $22  per  1,000 
as  to  brand. 

METALS. 

The  movement  imheavy  ironandmetals  has 
been  nothing  like  commensurate  with  the  life 
displayed  by  shelf  hardware,  etc.  In  fact 
trade  on  the  whole  has  continued  quiet  and 
buyers  are  operating  cautiously.  A  healthy 
point  is  the  fact  that  people  have  been 
working  along  on  very  small  stocks,  which 
have,  in  many  cases,  not  been  replenished 
materially  during  the  fall.  An  indication  in 
this  connection  has  been  the  receipt  by 
sales'  agents  here  of  quite  a  nnmber  of  im- 
port orders  from  customers  in  the  west  and 
elsewhere  for  the  winter  shipment  of  such 
staple  lines  as  galvanized  iron  and  tin 
plates  not  a  usual  thing  after  the  close  of 
navigation. 

Pig  Iron— Quietness  hasprevai'ed  in  the 
pig  iron  market,  and  prices  are  unchanged 
at  last  week's  quotations.  We  quote  ex 
store  :  Summerlee  and  equal  brands,  $21  ; 
Carnbroe  and  Eglinton,  $19  10  $19,150  ;  Fer- 
rona,  $17.25  to  $18  ;  Siemen's,  No.  1, $17.25 
to  $18. 

Bar  Iron — The  unsettled  feeling  as  re- 
gards the  value  of  bar  iron  still  prevails,  and 
prices  are  difficult  to  quote  as  ever.  There 
is  not  much  doubt,  however,  that  as  matters 
are  at  present,  practically  any  quantity,  no 
matter  how  small,  can  be  had  at  $1.60  to 
$1.65,  and  that  this  might  be  cut  for  a  larger 
lot. 


Tin  Plates— The  tin  plate  market  re- 
mains steady,  so  far  as  spot  quotations  go, 
though  cables  cite  a  rather  easier  feeling 
abroad.  Very  little  business  has  been  put 
through  on  spot,  but  some  import  orders 
have  been  received  for  high  grades  forwinter 
shipment.  We  quote  $2.75  to  $3  for  coke 
and  $3.25  to  $4  for  charcoal. 

Terne  Plates — Nothing  special  to  re- 
port in  this  connection.  The  range  is  nomi- 
nally the  same  at  $5.75  to  $625,  as  to 
grade. 

Canada  Plates — Demand  is  limited  and 
prices  unchanged  at  $2.05  to  $2.15,  as  to 
grade. 

Sheet  Iron — No  change  to  report,  with 
only  a  small  trade  passing  at  $2.20  to  $2.30 
for  No.  28  gauge. 

Iron  Pipe — This  has  been  featu-eless 
and  unchanged  at  70  and  5  for  black  and  50 
and  5  for  galvanized. 

Ingot  Tin — There  has  been  no  recovery 
from  the  easy  feeling  noted  last  week.  In 
fact,  we  quote  a  rather  lower  inside  range  of 
i6>£  to  18c. 

Copper — There  has  been  no  change  in 
copper,  which  rules  steady  at  9^  to  io^c 

Lead — Lead  is  quiet  and  unchanged  at 
$2  75  to  $2.85. 

Spelter-  This  rules  easy  in  tone,  though 
there   is   no  quotable   change   at    $4  50    to 

$4-75- 

Antimony — Remains  dull  as  before  at 
10  to  12c. 


Hoops  and  Bands — Business  has  been 
very  quiet,  with  prices  unaltered  at  $2.20  to 
$2.30. 

Galvanized  Iron — But  little  life  is  ex- 
hibited, though  prices  are  steady  on  the 
whole.  We  quote  :  4#  to  4'/£c.  for  No.  28 
Queen's  Head;  Morewood,  z,%  to  6c. ;  tinned 
sheets,  coke,  No.  24-,  6  to  6Xc ;  No.  26, 
t>%  to  6^c,  with  the  usual  extra  for  larger 
sizes. 

GLASS. 

There  has  been  rather  more    life  in  glass 
during  the  week,   but    values    continue  the 
same.     We  quote  on  the  basis  of  $1.25  for 
first  break,  with  putty  in  bulk  $1.85. 
PAINTS  AND  OILS. 

The  demand  to  get  supplies  forward  has 
led  to  a  little  brighter  feeling  in  this  market, 
but  it  can  hardly  be  said  that  the  change  is 
of  a  material  kind,  but  is  rather  a  sort  of 
temporary  spurt.  Prices,  as  a  rule,  are 
steady  both  on  leads  and  oils.  We  quote  ! 
Choice  brands  white  lead,  Government 
standard,  $4.75  ;  No.  1,  $4.50  ;  No.  2,  $4.25; 
No.  3,  $4;  No.  4,  $3.75;  dry  white  lead, 
4^c;  red  lead,  pure,  4Xc;  do.,  No.  1,  4c; 
zinc  white, pure,  $7.25 ;  No.  1,  $6.25  ;  No.  2, 
$5.25;  linseed  oil,  raw,  57  to  58c,  boiled,  60 
to  61c;  seal  oil,  40  to  45c. 

PETROLEUM. 

Demand  for  petroleum  has  continued 
good  and  the  market  has  ruled  active  and 
firm.  We  quote:  Canadian  refined,  n^c. 
in  shed  in  Montreal  for  round  lots,  and  12 
to    I2j£c.  for  smaller  quantities,  with  a  dis- 
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MONTREAL  MARKETS— Continued 

count  of  2  per   cent,  for  cash.     American 
petroleum  is  quoted  at  15c.    in  car  lots,  and 
16c.  for  smaller  quantities. 
HIDES. 

Receipts  of  hides  have  been  heavy  during 
the  week,  but  the  demand  from  tanners  con- 
tinuing good,  there  has  been  no  accumula- 
tion of  stock  of  a  material  kind.  We  quote: 
No.  1,  4  to  4j£c. ;  No.  2,  3c. ;  and  No.  3,  2c. 
There  has  been  some  little  demand  for 
sheepskins  during  the  week,  and  as  high  as 
75c.  each  has  been  paid  for  them,  but  now 
the  market  can  be  quoted  at  50  to  60c. 
TALLOW. 

Demand  for  tallow  is  slow,  but  prices  rule 
steady  at  5  to  5^ c.  per  lb. 
WOOL. 

This  market  has  been  quiet,  with  no  large 
business  during  the  week.  We  quote:  Greasy 
Cape,  14  to  16c;  Canadian  fleece,  17  to 20c; 
B.  A.  scoured,  26  to  32c.  ;  Canada  pulled 
wool,  20  to  i\%c.  for  supers,  and  23  to  26c. 
for  extras.  Northwest  wool,  11  to  12c. ;  B.C., 
10  to  120 

ASHES. 

The  market  for  ashes  was  quiet  and  with- 
out any  change  to  note.  We  quote:  Firsts, 
$4.30  ;  seconds,  $3  80,  and  pearls  $7  per 
100  lbs. 


MONTREAL  TRADE  NOTES. 

There  were  large  receipts  of  firebricks  this 
week,  amounting  in  all  to  273,000. 

Advices  from  Liverpool  state  that  a  move 
is  on  the  tapis  for  the  formation  of  a  com- 
bine among  the  glycerine  manufacturers. 

Cables  recently  have  been  easier,  both  in 
galvanized  iron  and  tin  plate,  but  values 
from  now  out  here  are  not  apt  to  be  affected 
materially  by  this  fact. 

The  fact  that  several  winter  import  orders 
have  been  placed  with  A.  C.  Leslie  &  Co.  for 
Lydbrook  and  Allaway  tin  plate  by  custom- 
ers both  at  Ontario  points  and  in  the  Mari- 


time Provinces,  is  an  indication  that  stocks 
must  be  pretty  light  in  country  dealers' 
hands. 

Arrivals  of  cement  since  our  last  have 
aggregated  17,000  barrels  English  and  Bel- 
gian. This  practically  winds  up  the  season, 
the  total  being  86,700  English  and  58,525 
Belgian. 

The  fact  that  one  of  the  leading  shelf 
goods  houses  here  handled  no  less  than  56 
travelers'  and  48  letter  orders  on  Monday 
and  Tuesday  is  a  pretty  fair  indication  of 
activity  in  that  line  of  goods. 

H.  W.  De  Courtenay,  of  Jas.  Hutton  & 
Co.,  has  just  returned  from  a  trip  to  the  Pa- 
cific Coast.  He  visited  all  the  leading  cen- 
tres in  Manitoba,  the  Territories,  and  British 
Columbia,  and  considers  that  the  conditions 
out  there  are  healthier. 

Notwithstanding  the  fact  that  there  were 
some  large  import  shipments  on  the  last 
direct  steamers  here  of  galvanized  iron,  sales 
agents  have  this  week  received  quite  a  few 
import  orders  for  winter  delivery — notably, 
A.  C.  Leslie  &  Co.  for  the  Queen's  Head 
brand,  which  they  represent. 

On  Saturday  last  Capt.  Bartlett,  of  the 
Burgess  Gun  Co.,  of  Buffalo,  N.Y.,  gave  an 
exhibition  of  shooting  at  the  Montreal  Ath- 
letic Club  House  before  a  number  of  Mon- 
treal shooting  men.  The  exhibition  was  an 
eye-opener  to  the  local  shots  here.  The 
captain  demonstrated  conclusively  the 
beauties  of  the  Burgess  repeating  shot  gun. 
Among  the  feats  performed  were,  throwing 
a  glass  ball  in  the  air,  attaching  the  barrel 
to  the  stock  and  breaking  the  ball  before 
touching  the  ground  ;  throwing  three  balls 
over  the  shoulder  and  breaking  them,  throw- 
ing six  balls  in  the  air  at  same  time  and 
breaking  them  all  before  touching  the 
ground.  This  was  one  of  the  most  expert 
feats  exhibited,  the  time  taken  being  less 
than  three  seconds.  He  also  threw  a  small 
wooden  block  in  the  air,  hitting  it  six  times. 
Caverhill,  Learmont  &  Co.  are  agents  in 
Montreal  for  this  gun. 


TORONTO  MARKETS. 

Toronto,  Nov.  23,  1894. 
hardware. 

NO  material  change  has  taken  place  in 
the  volume  of  business  during  the 
week.  The  improvement  noted  a 
week  ago  has  been  maintained,  and,  if  any- 
thing, enlarged  upon.  At  least,  this  is  the 
consensus  of  opinion  among  the  trade.  A 
feature  of  the  trade  of  the  past  week  has 
been  the  numerous  orders  Toronto  whole- 
salers have  been  receiving  from  their  cus- 
tomers on  the  upper  lakes,  it  being  the  last 
opportunity  of  the  season  to  ship  bv  boats 
running  from  Collingwood  in  connection 
with  the  G.T.R.  This  has  helped  increase 
the  trade,  for  had  it  not  been  for  the  desire 
to  evade  the  higher  all-rail  freights  mer- 
chants would  have  probably  made  their  pur- 
chases smaller.  The  C.P.R.  is  still  taking 
goods  for  shipment  from  Owen  Sound,  but 
that  road  is  likely  to  discontinue  doing  so 
on  short  notice.  The  feature  to  note  in  the 
wire  trade  is  a  slight  change  in  the  terms  on 
barbed  and  plain  twist.  The  situation  in 
nails  remains  much  the  same  as  it  has  been 
for  the  past  few  weeks.  The  price  of  coil 
chain  has  been  reduced  a  little,  but  it  has 
not  stimulated  business  any.  Horseshoes 
are  going  out  freely,  and  plumbers'  supplies 
are  still  active.  Trade  in  both  cutlery  and 
sporting  goods  continues  to  decline,  which 
is  customary  at  this  season.  Payments  still 
stand  in  need  of  further  improvement. 

Wire — Occasional  orders  are  being  re- 
ceived for  hay-baling,  14  and  15  gauge; 
also  barbed  and  plain  twist  wires.  A  slight 
change  has  been  made  in  the  terms  regard- 
ing barbed  and  plain  twist  wires.  Here- 
after freight  will  not  be  paid  to  points  in  On- 
tario on  these  unless  quantities  ordered  are 
500  lbs.  or  more,  but  will  be  priced  f.o.b. 
Toronto.  Stove  pipe  wire  is  still  in  active 
demand.  Barbed  and  plain  twist  wire  and 
staples  are  unchanged  at  3Xto3'4c.  per 
lb. 
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MA  RKKTS.  —  Continue* 

Rope — Demand  has  not  been  quite  so 
good  as  it  was  for  rope,  but  made-up  halt- 
ers are  still  being  called  for  in  quantities. 
We  quote  :  Sisal,  7-16  in.  and  larger,  7 'Ac; 
X.  5-J6,  H  ir?.,  8c.  Manilla  7-16  in.  and 
larger,  9^c;   %,  5-16,  Y%  in.,  10c. 

Cut  Nails— The  lower  figures  have  not 
increased  trade  to  any  extent.  The  Mont- 
real make  seems  to  be  held  a  lit  le  firmer. 
We  quote  base  price  at  $1.75  f.o-b.  To- 
ronto. 

Wire  Nails— Trade  in  this  line,  while 
quiet,  is  still  more  satisfactory  than  in  cut 
nails.  Discounts  are  unchanged  at  75,  10 
and  5  per  cent.,  shipments  from  10-keg  lots 
being  prepaid. 

Horse  Nails— These  are  going  out  in 
fair  quantities.  The  manufacturers  are  now 
putting  nails  on  the  market  in  30-lb  boxes, 
each  of  which  contains  six  packages  of  5-lbs. 
each.  They  are  subject  to  the  same  dis- 
count as  the  regular  25-lb.  boxes.  Dis- 
counts, 60  per  cent,  off "  C  and  60  and 
2^  per  cent.  "  P.B."  and  '«  M." 

Tacks— Nothing  new  has  transpired  dur- 
ing the  week,  the  demand  still  keeping 
fairly  good.  We  quote  :  Cut,  carpet 
blued,  gimp,  60  per  cent.;  do.,  tinned,  70 
per  cent.;  copper  nails,  bi%  per  cent.;  clout 
nails,  60  to  67^  per  cent.;  trunk  nails,  60 
to  615  percent.;  shoe  finders'  tacks,  50  per 
cent.;  shoe  nails,  Hungarian  nails,  etc.,  37 
per  cent. 


Chain — There  is  virtually  nothing  doing 
in  coil  chain,  while  prices  show  some  reduc- 
tion.    Demand  is  steady  for  cow  ties. 

Horseshoes— These  are  going  out  freely, 
but  large  shipments  are  principally  being 
made  from  Montreal.  Prices  are  unchanged. 
We  quote:  Iron  shoes  at  $3.65,  f.  o.  b. 
Toronto,  subject  to  rebate  in  certain  cases. 
Steel  shoes  are  quoted  at  15c.  pir  keg  ad- 
vance on  Montreal  prices. 

Ware—  Demand  has  increased  somewhat 
for  white  ware,  and  a  steady  business  con- 
tinues to  be  done  in  Peerless  and  Eclipse 
wares. 

Plumbing  Supplies— Trade  has  fallen 
off  somewhat  since  last  review,  but  there  still 
seems  to  be  a  fair  business  doing,  taking  it 
all  round. 

Builders'  Supplies— Trade  in  this  line 
is  quiet  and  featureless. 

Tools — There  is  very  little  doing  in  drain- 
ing tools,  but  business  is  still  good  in  spades, 
shovels,  axes,  axe  handles,  saws,  hay  knives, 
etc. 

Clothes  Wringers—  Business  continues 
quiet.  Trade  in  this  line  has  been  unusually 
unsatisfactory  during  the  last  six  weeks  or 
two  months.     We  quote  $28  per  dozen. 

Tinware — While  orders  are  coming  in 
seidily,  they  are  for  much  smaller  quan- 
tities than  they  were.  Stove  boards  and 
coal  hods  are  being  called  for  regularly,  al- 
though not  in  large  lots. 


Lamp  Goods— Are  attracting  little  or  no 
attention  at  the  moment. 

Sporting  Goods— Shells  and  cartridges 
are  receiving  some  attention,  but  business 
in  arms  has  dwindled  down  to  the  sale  of  an 
odd  gun  or  rifle  now  and  then,  the  season 
for  these  latter  goods  being  practically  over. 

Cutlery — There  is  still  a  little  doing  in 
a  sorting-up.  way,  but  business  is  gradually 
falling  off. 

Winter  Goods— Sleigh  bells  are  going 
out  more  freely,  and  the  demand  for  snow 
shovels  is  active.  Skates  are  being  shipped 
in  large  quantities,  although  stocks  in  job- 
bers' hands  are  not  yet  complete. 

Tar,  Ere. — We  quote  :  Roofing  pitch, 
$2.50  per  bbl. ;  pure  coal  tar  $4  perbbl.;  re- 
fined coal  tar,  $4.50  per  bbl.;  XXX  refined 
coal  tar  in  quart  tins,  $1  per  doz.;  best 
Southern  pure  tar,  $6  per  bbl.  and  75c.  per 
doz.  pint  tins;  pine  pitch,  $2.75  per  bbl. 

Cement,  Etc.  —  We  quote  :  Portland 
cement  (English),  $3  per  bbl.  for  best 
grades  ;  New  Brunswick  plaster  Paris,  $2 
per  bbl.  ;  Canadian  water  lime,  $1.25  per 
bbl. 

Firebrick,  Etc.— Scotch  firebrick,  $3.21; 
per  100  ;  Scotch  fireclay,  $1  per  100  lbs. 
METALS. 

The  tone  of  trade  continues  to  improve, 
but  business  is  quiet,  except  in  galvanized 
iron,  tin  plates,  and  a  few  other  lines. 

Pig  Iron — Most  of  the  foundries  are 
closed  down,  and  the  sales  that  are  being 
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made  are  in  the  United  States  article,  and 
in  very  small  lots  at  that.  We  quote  as  be- 
fore, ex  cars  Toronto;  Carnbroe,  $1950; 
Summerlee,  $21  to  $21.50  ;  Nova  Scotia,  $18 
to  $18.50. 

Bar  Iron — Business  is  still  confined  to 
small  lots.  We  quote  base  price  at  $1.75  to 
$1.80  from  stock  and  $1.70  to  $1  75  from 
factory. 

Sheet  Iron — The  improvement  noted 
last  week  in  the  heavier  gauges  has  been 
maintained,  but  there  is  very  little  call  for  26 
x  28  at  the  moment.  We  quote  as  follows  :  8 
to  16  gauge,$2.5o;  18  ditto, $2;  20  ditto,$2.io, 
22  to  24  ditto  $2.20;  26  ditto,  $2.45  ;  28  ditto. 
$2.65;  tinned  sheet  iron,  Manor's,  26  gauge, 
7c.  per  lb.;  22  to  24  gauge,  6Xc;  16  to  20 
gauge,  6#c. 

Sheet  Steel — Has  been  going  out  freely, 
especially  in  the  better  quality.  Russia  iron, 
both  genuine  and  imitation,  is  in  better 
demand,  although  no  large  sales  are  re- 
ported. We  quote  :  8  to  16  gauge,  $2  75 
per  100  lbs. ;  18  to  20,  $2  65  ;  22  to  24,  $2.85  ; 
26,  $3.10. 

Iron  Pipe — Trade  has  been  exceptionally 
good  for  some  time,  and  jobbers  have  had 
a  good  deal  of  difficulty  in  supplying  the 
demand.  At  the  moment  some  s'zes  are 
completely  sold  out.  This  applies  both  10 
black  and  galvanized.  Discounts  are  un- 
changed at  70  to  70  and  5  per  cent,  for  iron 
pipe  and  50  to  50  and  5  per  cent,  for  galvan- 
ized pipe. 

Lead  Pipe — A  few  ton  lots  have  changed 
hands  during  the  week,  but  in  general  the 
demand  is  only  for  small  quantities.  Lon- 
don has  been  added  to  the  list  as  one  of  the 
delivery  points.  We  quote  :  Toronto  and 
west  30  per  cent,  off  in  small  lots,  and  30 
and  10  per  cent,  off  in  ton  lots  ;  points  east 
ot  Toronto  35  per  cent,  off  in  small  lots,  and 
35  and  10  per  cent,  off  in  ton  lots. 

Galvanized  Iron — Numerous  orders 
are  being  booked  for  import,  and  shipments 
from  stock  are  also  good,  quite  a  number  of 
case  lots  having  changed  hand«.  Prices  are 
being  well  maintained  at  $4.25  for  28  gauge 
either  from  stock  or  import,  for  Queen's 
Head,  Gordon  Crown  and  Apollo  brands. 

Corrugated  Iron— Prices  are  a  little 
easier,  but  demand  is  better  than  is  usual  at 
this  season,  particularly  for  the  better 
brands. 

Ingot  Tin — Has  been  rather  quiet  dur- 
ing the  past  few  week  in  Lamb  and  Flag, 
and  no  improvement  has  yet  developed. 
Straits,  however,  has  been  going  out  in 
larger  quantities.  We  quote  :  Lamb  and 
Flag  at  18  to  i8}4c,  and  Straits  at  17  to 
I7>£c. 

Ingot  Copper — A  few  good  sales  have 
been  made,  but  in  general  the  demand  is 
limited.  Prices  are  unchanged  at  10  to 
ioj^c. 

Sheet  Copper — Very  few  case  lots  have 
been  booked  during  the  week,  demand  be- 
ing nearly  altogether  for   small  lots  of  plain 


and  tinned.  Braziers'  sheets  are  quieter 
than  they  were  a  week  or  so  ago.  We  quote  : 
Untmned,  14  to  i6Kc,  according  to  weight 
and  size;  brazier  sheets,  14  to  17c,  accord- 
ing to  quality. 

Zinc  Spelter— Quiet  and  unchanged. 
We  quote  as  before,  at  4  to  \%c  for  do- 
mestic and  3!^  to  4c.  for  imported. 

Boiler  Tubes — A  few  orders  are  being 
taken,  but  they  are  usually  for  small  lots. 
We  quote:  1%  inch,  7c;  \yz  inch,  l%c.\ 
1%  inch,  8c.  ;  2  inch,  8j£c;  2X  inch,  9c; 
2}4  inch,  9|^c. ;  3  inch,  ii^c;  3^  inch, 
14c;  4  inch,  19c. 

Galvanized  Boilers— Quite  a  number 
of  these  have  gone  out  during  the  week  at 
quotations.  We  quote  :  30  gal.,  $6  ;  35  gal., 
$7  ;  40  gal.,  $8. 

Tin  Plates — A  number  of  orders  have 
been  booked  for  import,  and  trade  from 
stock,  while  not  heavy,  remains  steady,  and 
several  good  import  lots  booked  some  time 
ago  are  now  being  delivered  to  various 
points  through  the  country.  "  M.L.S."  is 
going  out  freely  at  the  base  price  of  $5  to 
$5.25  per  box  "  I.C."  We  quote  :  Coke,  14  to 
20  gauge,  at  $3  10  ;  for  sizes  15  to  25c.  per 
box,  basis  more;  "I.C."  charcoal,  $3.50  to 

$375- 

Terne  Plates — Have  been  going  out  a 
little  more  freely  again,  quite  a  number  of 
orders  having  been  received  through  the 
week.  Prices  unchanged.  Box  lots  un- 
changed at  $6.50  to  $6.75. 

Sheet  Zinc — The  improvement  noted 
last  week  has  been  maintained  at  unchanged 
prices.  We  quote  42^c.  for  cask  lots  and  5c. 
for  small  lots. 

HOOPS  and  Bands — Business  is  quieter, 
the  quantities  selling  at  the  moment  not 
being  nearly  as  large  as  they  have  been  dur- 
ing the  previous  three  weeks.  Prices  are 
firm.  We  quote  $2.20  for  ton  lots  and  $2.25 
for  small  lots. 

Canada  Plates— Trade  continues  to  bs 
equally  divided  between  52,  60  and  75  sheet 
boxes,  a  brisk  business  being  done.  All 
bright  is  being  called  for  regularly,  but  in 
smaller  quantities  than  the  other  kinds.  We 
quote  half-polished  at  $2.25  to  $2.35,  accord- 
ing to  quantity  ;  60-sheet  boxes,  10c.  per 
box  advance  ;  75  sheet  boxes  25c.  advance 
over  52's;  20  x  28,  $2.50. 

Solder — Trade  has  remained  steady  dur- 
ing the  past  week  at  unchanged  prices. 
Prices  for  the  better  quality  are  unchanged 
at  12  to  13c. 

Pig  Lead— Business  in  this  line  is  be- 
coming quiet  again.  Prices  are  unchanged 
at  $2.75  to  $3,  according  to  quality. 

Antimony — Some  good  sales  have  been 
made  in  the  ordinary  way,  but  in  general 
the  demand  has  been  small  for  both  the 
imported  and  the  common.  Prices  are  un- 
changed at  9>£  to  ioc. 

PAINTS    AND   OILS. 

White  Lead— Business  is  only  of  a 
limited  character,  and  the  base  price  is  un- 


changed at  $4.25.     English  lead    is  quoted 
at  $5.50  to  $6.25. 

Putty — Demand  has  fallen  off  somewhat. 
We  still  quote  $1.75  for  bladders  in  barrels 
and  $2.25  for  cases. 

Turpentine — Business  continues  to  fall 
off,  and  the  turnover  is  now  small.  The  mar- 
ket in  the  south  is  still  characterized  by  weak- 
ness. Quotations  here  are  unchanged  at 
39c.  f.o.b.  Toronto  for  5-barrel  lots  and  40c. 
for  single  barrel  lots. 

Linseed  Oil— Trade  is  slow  at  53  and 
54c.  for  raw  and  56  to  57c.  for  boiled,  f.o.b. 
Toronto,  net  30  days. 

Prepared  Paints  —  Nothing  scarcely 
doing,  only  an  odd  case  now  and  then  going 
out.     Pure  is  unchanged  at  $1. 

Castor  Oil — There  is  practically  nothing 
doing.  Prices  are  unchanged  at  6 14  lo6}4c. 
in  cases  and  7c.  in  tin?. 

GLASS. 

Demand  for  window  has  fallen  off  con- 
siderably, business  transacted  now  being  of 
a  sorting-up  natuie,  and  for  small  lots  as  a 
rule.  Much  the  same  applies  to  fancy  glass. 
The  demand  for  plate  glass,  on  the  other 
hand,  appears  to  be  a  little  better.  We 
quote  :  Window  glass  unchanged  at  $1.10 
to  $1.15  for  first  break  in  250-foot  boxes  and 
$2.05  to  $2.10  in  100-foot  boxes. 
OLD  MATERIAL. 

Trade  is  quiet  and  prices  unchanged.  We 
quote:  Agricultural  scrap,  45c.  per  cwt.  ;  ma- 
chinery cast,  45c.  per  cwt.  ;  stove  cast  scrap, 
25  to  30c. ;  No.  1  wrought  scrap,  35c.  per 
cwt.  ;  No.  2,  including  sheet  iron,  hoop 
iron  and  mixed  steel,  ioc;  new  light 
scrap  copper,  6  to  6^c;  heavy  scrap  copper, 
7  to  7^c;  old  copper  bottoms,  *,%  to  6c; 
lightscrapbfass,3>£to4C.;  heavy  yellow  scrap 
brass,  5c;  heavy  red  scrap  brass,  5j£o; 
scrap  lead,  1%  to  ij^c.  ;  scrap  zinc, 
1  l/z  to  1  ^c. ;  scrap  rubber,  ■$%  to  3#"c. ;  coun- 
try mixed  rags,  50  to  70c.  ;  clean  dry  bones, 
50  to  60c.  per  100  lbs.  ;  borings  and  turn- 
ings, ioc. 

SEEDS. 

The  market  is  steady  for  alsike  at  $4  to 
$5  f.o.b.  points  of  shipment,  with  a  trifle 
more  being  paid  for  extra  choice  fancy  lots. 
An  occasional  sample  of  red  clover  is  now 
being  offered,  for  which  $5  to  $5.40  f.o.b.  is 
being  paid  for  good  to  fine  samples.  Sales 
of  timothy  are  still  somewhat  light,  with 
prices  steady  at  $1.50  to  $2.50  per  bushel 
f.o.b.  The  outside  figures  in  all  the  above 
quotations  are  for  the  best  qualities. 

HIDES,  SKINS,  WOOL.  AND  TALLOW. 

Hides — There  is  no  accumulation,  de- 
mand and  supply  being  about  equal.  Prices 
are  unchanged,  dealers  paying  3 J^c.  for 
green,  and  selling  cured  at  4%c. 

Skins — Sheepskins  are  quiet  and  un- 
changed, dealers  still  paying  55c.  Calfskins 
are  dull  and  nominally  worth  6c. 

Wool — There  is  no  foreign  demand,  and 
trade  is  quiet  in  consequence.     Dealers  are 
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MARKETS—  Continued 

paying  18c.  for  fleece   and  super,  and   20c. 
for  extra. 

Tallow — Much  as  before,  dealers  paying 
5>f  to   5^c.   for  rendered,   and    selling  at 

PETROLEUM. 

Trade  is  still  good  in  burning  oils,  while 
lubricating  oils  are  quiet.  Prices  are  slightly 
lower,  except  in  Carbon  safety,  which  is 
higher.  We  quote,  in  5  to  10  bbl.  lots, 
imperial  gallon,  Toronto:  Canadian,  11K 
to  12c;  carbon  safety,  16c;  Canadian  water 
white,  16c;  American  water  white,  I7^c  ; 
photogene,  19c. 

The  Petrolia  Advertiser  in  its  weekly 
report  quotes:  Pe'.rolia  crude:  $1.12  per 
barrel.  Oil  Springs  crude  :  $1.13  per  barrel. 
Refined,  7c.  in  bulk;  Q^c.  in  barrels  in 
car  lots  f.o.b.  here. 


MARKET    NOTES. 

There  has  been  a  slight  reduction  in  the 
price  of  coil  chain. 

H.  S.  Howland,  Sons  &  Co.  are  just  in 
receipt  of  a  large  consignment  of  crimp 
chimneys,  A  and  B  ;  also  railroad  lantern 
globes,  No.  39. 

Horse  nails  are  being  put  on  the  market 
in  30-lb.  boxes,  containing  six  packages  of 
five  pounds  each. 

H.  S.  Howlaud,  Sons  &  Co.  are  just  in 
receipt  of  a  large  consignment  of  Keystone 
egg  beaters.  This  beater,  they  claim,  is  the 
most  complete  of  its  kind  manufactured. 

Rice  Lewis  &  Son,  Ltd.,  are  showing  some 
nice  novelties  in  the  way  of  chafing  dishes, 
shaving  mirrors,  kettles  and  stands. 

H.  S.  Howland,  Sons  &  Co.  have  just  re- 
ceived a  fresh  consignment  of  No.  39  Rail- 
road and  Clipper  tubular  lanterns,  and  will 
now  be  able  to  fill  all  their  back  orders. 

M.  &  L.  Samuel,  Benjamin  &  Co.  have 
experienced  an  increased  demand  for  the 
Miller  oil  heater  since  it  was  illustrated  in 
Hardware. 

A  new  wallpaper  renovator  is  being  put 
on  the  market.  A  sample  was  shown 
Hardware  by  Sanderson,  Pearcy  &  Co., 
and,  if  it  is  equal  to  what  is  claimed  for  it, 
should  prove  a  good  seller. 

The  Metallic  Roofing  Co.  has  made  a  con- 
tract with  the  Imperial  Bank  for  supplying  it 
with  .Hayes' patent  lathing  for  the  Toronto 
building,  now  being  enlarged  and  over- 
hauled. 

H.  S.  Howland,  Sons  &  Co.  have  had 
such  a  demand  for  the  genuine  Acme  and 
Star  skates  that  they  have  had  to  send 
several  repeat  orders  to  the  factory.  They 
are  expecting  a  consignment  daily  and  will 
then  be  able  to  fill  all  their  pending  orders. 

Examiner,  Sherbrooke  :  "  As  announced 
In  our  columns  last  week,  Mr.  Jas  F.  Kerr, 
who  has  been  employed  by  Messrs.  Lucke  & 
Mitchell  for  upwards  of  eighteen  years,  pur- 


88.  SMOKELESS  POWDER 


Is  the  best;  it  does 
notcontain  any  nitro 
glycerine,  and  is  not 
It  is  made  by  the  Smokeless  Powder  Company,  Limited, 
Dashwood  House,  New  Broad  Street,  London,  E.  C.  Works,  "  Barwick  Herts."  It 
IB  used  by  sportsmen  all  over  the  Dominion.  One  firm  in  New  York  have  purchased 
torty  tons  within  the  last      _    k   ______     __«__.—    ____.      _        — .  — . 

As,ock  JAMES  DARLING  &  CO. 


by  tll< 
Dd  He 


kept  at  Montreal. 


Send  for  Price  List. 


429  Board  of  Trade  Ruildlng 

MONTREAL,  Agent*. 


Our 

Specialty 


PURE  TURPENTINE 


Our  Customers 
Need  fear  no 
Adulteration 


Every  barrel  guaranteed  !     We  are  headquarters  for  the  Pure  Article. 
Remember  these  facts  when  placing  your  orders. 

FRANCIS,  FROST  &  CO.,  33  Front  St.W„  TORONTO 


The  Improved 


Double 
Truss 


Cornice  Brake 
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SOLE  AGENTS : 


The  James  Robertson  Co.  Ltd,,  Toronto 


Montreal 
St.  John 

Winnipeg 


Have  you  made* 
your  .... 


Christmas 
Selection 


OF 


Silver  or  Silver  Plate 

We  think  you  will  make  a  mistake  if  you  do  not  buy 
from  us.  Write  for  Catalogues,  or  for  a  traveller  to  call  on 
you.  We  have  four  on  the  road,  and  if  one  in  your  neigh- 
borhood will  be  pleased  to  have  him  do  so. 

THE  TORONTO  SILVER  PLATE  (0. 


Manufacturers  of  Silver 
and  Silver  Plate 


E.  G.  Gooderham,  Manager. 
J  no.  C.  Copp,  Sec.-Treas. 


KING  STREET  WEST 


Toronto. 
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chased  the  insolvent  estate  of  E.  Boucher, 
hardware  dealer,  and  has  opened  up  busi- 
ness on  his  own  account  at  Boucher's  old 
stand,  8 1  Wellington  street.  Mr.  Kerr  was 
highly  esteemed  by  the  firm  whom  he  served 
so  long,  and  by  his  courtesy  and  business- 
like manner  won  the  confidence  and  esteem 
of  the  public  in  general,  who  will  be  glad 
to  learn  of  his  success  in  his  new  under- 
taking." 

The  Metallic  Roofing  Co.  have  secured  the 
contract  for  supplying  the  Lunatic  Asylum 
at  Quebec  with  100,000  square  feet  of  metal- 
lic ceiling  plates.  It  was  erroneously  stated 
last  week  that  the  contract  was  for  the  Lun- 
atic Asylum  at  Guelph. 

W.  D.  Birchall,  Montreal  representative  01 
the  Toronto  Silver  Plate  Co,,  spent  about 
three  weeks  there  this  month.  He  had  with 
himover  $3,000  worth  of  samples,  which  were 
on  exhibition  in  his  Windsor  Hotel  sample 
room.  Probably  this  may  account  for  the 
rumor  in  trade  circles  that  the  Toronto  Silver 
Plate  Co.  are  about  to  open  a  retail  store  in 
Montreal.  E.  G.  Gooderham,  general  man- 
ager of  the  Toronto  Silver  Plate  Co.,  on  be- 
ing asked  if  there  was  any  truth  in  this  re- 
port, said  :  "  Decidedly,  no  ;  our  company 
are  manufacturers,  not  retail  merchants,  and 
our  trade  business  is  too  satisfactory  to  wish 
to  conflict  with  it. 


UNITED    STATES    MARKETS. 

New  York,  Nov.  23,  1894. 

PIG  TIN — Prices  went  a  fraction  lower. 
Sales  were  made  at  0.15c.  under 
prices  that  were  bid  on  Monday,  and 
it  seemed  no  difficult  matter  for  the  buyers 
to  duplicate  their  purchases  at  the  close.  A 
fraction  decline  in  the  London  market  and 
heavy  sales  there  were  conspicuous  as  dis- 
turbing features,  but  a  certain  amount  of 
pressure  comes  from  the  fact  that  stocks  here 
are  large  and  that  deliveries  are  likely  to  be 
heavy,  not  only  here,  but  in  Europe,  during 
the  next  ten  days.  In  the  London  market 
it  dropped  £i  2s.  6d.  to  £1  5s.  per  ton.  In 
the  New  York  market  prices  receded  about 
0.15c.  on  near  and  o.  10c.  on  distant  future 
deliveries.  Transactions  recorded  on 'Change 
included  5  tons  January  delivery  at  14  30c, 
10  tons  February  at  14.30c,  25  tons  Decem- 
ber at  14.25c,  10  tons  April  and  10  tons 
May  at  14.25c. 

Copper  — A  somewhat  unsettled  tone 
characterized  the  market,  the  result  appar- 
ently of  excessive  supplies  and  slowness  of 
orders  from  both  export  and  home  trade 
buyers.  Prices  show  more  or  less  irregular- 
ity and  some  weakness  The  range  quoted 
is  <)*/»  to  9>£c  for  Lake  Superior  ingot,  9XC- 
for  electrolytic  and  9.00  to  9.10c.  for  common 
casting  stock. 

Pig  Lead — A  moderate  business  was 
done,  chiefly  at  3. I2j£c.  for  common  West- 
ern for  prompt  and  3.10c  for  next  month 
shipment.  There  was  no  spirit  to  the  de- 
mand, however,  and  the  apparent  firmness 


of  prices  was  due  largely  to  the  reserved  of- 
fering London  cable  to  Metal  Exchange 
quoted  ^9  15s.  for  soft  Spanish. 

Spelter — Values  remain  almost  station- 
ary, and  the  market  shows  quite  steady  tone. 
Orders  that  go  through  here  are  chiefly  for 
single  carloads,  and  reports  from  primary 
points  indicate  a  slower  condition  of  affairs 
there.  On  ordinary  Western  brands  the 
range  3.35  to  3.45c.  is  quoted.  London 
quotation  to  the  Exchange  was  ,£14  17s.  6d. 
for  good  merchant  brands. 

Antimony — The  market  remains  steady 
but  quiet,  with  prices  at  about  7.25  to  7.35c. 
for  Hallett's  and  8.35  to  8.50c.  for  Cookson's 
on  the  spot. 

TIN  Plate — Moderate  sized  lots  o  or- 
dinary cokes  and  ternes  are  being  taken  for 
immediate  delivery,  and  prices  for  these  re- 
main quite  steady.  Futures  are  relatively 
lower,  but  the  cheaper  prices  stimulate  pur- 
chases. 

Iron  and  Steel — No  important  deals  or 
change  in  the  volume  or  character  of  busi- 
ness were  reported.  The  negotiations  for 
both  crude  and  finished  products  were  com- 
monplace also,  and  upon  the  whole  the  situa- 
tion is  about  the  same  as  it  was  at  the  be- 
ginning of  the  month. 


NOVA  SCOTIA  MARKETS. 

Halifax,  Nov.  23. 

HARDWARE. 

WHOLESALE  dealers  report  trade  as 
very  dull.  Orders  are  coming  in 
very  slowly,  and  only  for  small  sup- 
plies. Cold  weather  has  been  hoped  for, 
and  as  it  has  come  better  trade  may  be 
looked  for.  On  the  other  hand,  retailers  re- 
port business  brisk.  This  is  particularly  so 
in  shipping  supplies,  there  being  a  big  fall 
fleet  in  port,  all  of  which  take  supplies  here. 
This  has  caused  a  slight  stiffening  in  cord- 
age in  small  lots.  The  Retailers'  Associa- 
tion held  a  meeting  last  week,  and  the  ex- 
ecutive met  this  week.  The  business  was 
purely  local  and  routine. 

Rope — The  jobbing  trade  is  good,  but 
dealers  are  receiving  no  large  orders,  A 
fair  business  is  reported  by  the  Wortmouth 
Ropewnrk  Company  for  direct  supplies. 
Quotations  are  the  same  as  last  week,  viz.: 
Sisal,  7%c.  for  all  sizes,  pure  manilla,  9>^c. 
for  all  sizes. 

Cut  Nails — A  good  trade  is  being  done 
in  cut  nails,  but  no  immediate  advance  is 
anticipated.  The  quotations  remain  on  the 
$1.90  basis. 

Wire  Nails — There  is  no  demand  for 
wire  nails,  although  there  is  no  change  in 
the  quotation  of  75c.  with  5  per  cent,  off 
from  last  week. 

Turpentine — Outside  painting  being 
over,  the  demand  for  turpentine  is  somewhat 
slack.  The  quotations  remain  at  42  and 
43C 

Cement— There  is  really  little  of  this  ar- 
ticle in  the  market  ;  the  quotations  are  $2.35 
for  small  lots. 


METALS. 

Pig  Iron — There  is  very  little  doing  in 
pig  iron  among  jobbers.  Most  orders  are 
placed  direct  with  the  works.  Ferrona  is 
quoted  at  $15.50. 

Bar  Iron — Considerable  bar  iron  has 
been  handled  this  week,  and  the  demand  is 
good.  The  quotation  rema'ns  at  $2.10  from 
stock. 

Lead — This  stock  continues  stiff  in  price 
and  demand,  the  quotation  remaining  at  $3, 
which  is  not  likely  to  last. 

Sheet  Zinc — The  demand  is  about  the 
same  as  last  week,  with  quotations  remain- 
ing at  $5  and  $5.50,  with  prospects  of  a  slight 
decline. 

Galvanized  Iron— There  is  little  or 
nothing  doing  in  galvanized  iron.  Quotations 
are  4X  to  5c 

GLASS. 

A  good  trade  is  being  done  in  glass,  par- 
ticularly in  shore  shipments.  The  local 
trade  is  also  good.  The  quotation  this  week 
is  $1.35. 

PAINTS    AND    OILS. 

There  is  little  or  no  demand  for  paints 
and  oils,  and  brighter  trade  is  not  looked  for 
at  this  season.  Linseed  oil  is  quoted  at  57c 
for  raw  and  59c.  for  boiled,  with  light  stocks. 
This  is  a  decline  of  ic  for  raw  and  2c.  for 
boiled  during  the  week. 


THEY   ALL  LOVE   IT. 

Cash  ! 

There  isn't  a  merchant  on  the  face  of  this 
planet  who,  in  giving  credit,  does  so  with 
that  genuine  pleasure  that  he  feels  when  he 
handles  for  every  purchase  the  actual  cash — 
bank  bills,  gold,  or  silver,  or  a  cheque  equally 
good. 

Difference  in  price  will  not  compensate 
him. 

It  is  the  old  bird-in-the-hand  axiom  mod- 
ernized. 

That  is,  a  profit  of  five  per  cent,  on  a  cash 
transaction  is  more  to  be  desired  than  20 
per  cent,  probable  profit,  at  60  days'  credit, 
with  the  prospect  of  losing  the  principal  and 
the  profit  both. 

Did  you  ever  consider  how  many  sales  to 
good  paying  customers  were  made  profitless 
by  the  failure  of  one  customer  to  pay  for 
goods  delivered  ? 

You  see,  it  is  not  only  the  profit  that  is  lost, 
but  your  goods,  too,  for  which  you  must  pay 
or  have  paid  others. 

This  is  one  of  the  great  disadvantages  of 
the  credit  system,  and  it  alone  should  be  suf- 
ficient to  convert  all  dealers  to  cash — jobbers 
as  well  as  retailers. 

The  merchant  who  sells  for  cash  has  no 
old  losses  to  make  up  from  the  profits  on 
new  sales. 

Cash  is  the  only  safe  rule. 

Therefore,  sell  only  for  cash. — Exchange. 
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TWO-MANNERED  PEOPLE. 

PEOPLE  who  have  two  sets  of  manners, 
one  for  those  arrayed  in  "soft  rai- 
ment," and  one  for  the  wearers  of 
homespun,  often  involve  themselves  in  much 
difficulty  and  embarrassment,  says  an  ex- 
change. In  their  estimates  of  the  lofty  and 
the  lowly  they  are  constantly  making  mis- 
takes and  displaying  the  wrong  set  of  man- 
ners before  the  wrong  people. 

A  carriage  dealer  in  the  city  had  this 
fashion  and  was  especially  gruff  towards 
those  whom  he  suspected  of  shallow  purses 
and  yet  who  were  presuming  enough  to 
come  and  look  at  his  wares. 

He  was  standing  in  his  door  one  day 
when  a  stout  man  walked  up,  with  a  rough 
overcoat  buttoned  to  his  chin,  and  a  pair  of 
heavy,  unpolished  boots  on  his  feet. 

"  Good  day,"  said  the    stranger,    civilly. 
"  Are    you    the    owner    of   this    establish- 
ment?" 
"  Well,  I  am,"  was  the  curt  reply. 
"  Have  you  any  fine  carriages  for  sale  ?  " 
"  Well,  I  have." 
"  Can  I  look  at  them." 
"  You  can  do   as  you  please  ;  there  they 
are." 

The  man  must  have  wished  to  buy  a  car- 
riage very  much  to  have  accepted  such  an 
ungracious  permission.  However,  he  seemed 
to  take  no  notice  of  the  dealer's  boorishness, 
but  examined  the  carriages  carefully,  and 
finally  picked  out  one  that  pleased  him.  Its 
price  was  two  hundred  dollars,  and  he  said 
he  would  call  next  day  and  inform  him  of  his 
decision. 

"  Oh,  yes,"  said  the  carriage  dealer,  "  you 
will  call  to-morrow,  certainly,"  and  he  walked 
away  whistling. 

To  his  surprise  he   did  call,  and  counted 
out  his  bills  in  payment.    Greatly  disturbed, 
the   dealer    looked   him  over    from   hat  to 
boots,  and  then  examined  each  bill  with  care 
to  see  that  it  was  all  right.     He  was  now  in 
a  fever  to  learn  his  customer's  name.  "  Per- 
haps he  would  like  a  receipt  ?" 
"  It  might  be  as  well,"  said  the  other. 
"What  name?" 
"Washington  Irving." 
What  a  thunderbolt  it  was  to  the  admirer 
of  the   great  and  the  despiser  of  the  lowly. 
His   apologies   began    to    rain   down,    but 
Irving    waved    them    aside.     He    was    too 
much   of  a  gentleman   to   take  pleasure  in 
his  discomfiture,   as  a  narrow  mind  would 
surely  have  done,  and  bidding  him  a  cour- 
•   teous   "  good-day,"  he   left   him  to  recover 
from  his  chagrin  at  his  leisure." 

No  doubt  Dickens  would  have  made  a 
good  point  of  him  in  his  next  story,  but  Irv- 
ing was  too  genial  and  kindly,  and  probably 
felt  a  sincere  regret  for  his  mortification, 
justly  as  it  was  merited. 

A  true  gentleman  is  not  one  who  puts  on 
politeness  as  a  mask.     It  is  his  true  face  that 


you  see,  and  it  never  deceives  you.  It  is  a 
very  unfavorable  world  for  masks.  The  best 
art  cannot  keep  them  often  from  dropping  in 
most  inopportune  places,  and  in  most  con- 
spicuous noon  tidelight. 


CHEAPER  MONEY. 

First  class  investments  for  money  are  hard 
to  get  these  days,  and  to  get  them  those 
who  have  money  to  lend  are  accepting  less 
interest.  Good  real  estate  loans  are  being 
made  at  5  per  cent.,  and  loans  on  business 
paper  at  5  to  6  per  cent,  are  quite  frequent. 
Many  loan  companies  and  banks  which  have 
been  paying  4  per  cent,  on  deposits  have 
given  notice  that  after  January  1,  1895,  they 
will  pay  only  2%  to  4  per  cent. 


and  satisfactory  to  come  down  here,  pull  the 
nail  out  and  be  done  with  it.  Don't  you 
think  so  ?" 

Still  in  a  trance.the  merchant  agreed  with 
her,  found  the  offending  chair,  extracted  the 
nail,  and  with  many  thanks  and  smiles  the 
enterprising  little  woman  withdrew. 


PULLED  THE  NAIL. 

This  is  a  woman's  age,  and  a  business 
man  who  knows  tells  a  correspondent  that 
there  is  positively  nothing  that  she  will  not 
undertake.  He  was  lounging  in  his  office 
one  day  when  the  door  opened  and  a  well- 
dressed,  comely  little  woman  appeared.  She 
wore  a  resolute  expression  in  addition  to 
other  apparel,  and  in  her  hand  she  carried  a 
large  tack  raiser. 

"Good  morning,"  she  said  winningly 
"  Is  this  Mr.  Cash's  office  ?  Will  you  please 
tell  me  which  chair  has  the  nail  in  it  ?  " 

The  business  man  was  confused — the  nice 
little  woman  was  a  total  stranger  to  him.  He 
answered  her  wildly,  "What  chair?  What 
nail?" 

"  Why,"  she  exclaimed,  "  my  husband  has 
come  home  three  times  recently  with  dread- 
ful holes  in  his  coat  and  trousers,  and  he 
said  he  tore  them  en  a  chair  in  your  office. 
I'm  about  tired  darning  and  patching  those 
rents  and  thought  it  would  be  more  sensible 


NEW  WIRE-DRAWING  FIRM. 

The  Western  Wire  and  Nail  Co.  is  the 
name  of  a  new  concern  that  is  seeking  in- 
corporation from  the  Ontario  Government. 
The  application  for  incorporation  sets  forth 
that  the  "  object  for  which  incorporation  is 
sought  is  for  the  drawing  of  wire  of  all  des- 
criptions and  the  manufacture  of  and  deal- 
ing in  same  and  its  products  in  any  and 
every  form,  and  the  manufacturing  of  and 
dealing  in  plumbers'  and  painters'  sup- 
plies." 

Operations  will  be  carried  on  in  London, 
and  the  capital  stock  is  $50,000,  in  five 
hundred  shares  of  Sioo  each. 

The  applicants  are  :  Thomas  S.  Hobbs, 
mauufacturer,  London;  Andrewjohn  Somer- 
ville,  manufacturer;  Thomas  R.  Wood,  gentle- 
man; James  George,  manufacturer;  Thomas 
S.  Bayles,  manufacturer,  all  of  Toronto. 
Thomas  S.  Hobbs,  Andrew  John  Somer- 
ville  and  Thomas  R.  Wood  are  to  be  the 
first  directors  of  the  company. 


India  has  27,000,000  acres  in  rice,  18,- 
000,000  in  wheat,  75,000,000  in  other  food 
grains,  1,600,000  in  sugar  cane,  251,000  in 
tea,  10,000,000  in  cotton,  1,000,000  in  indigo, 
300,000  in  tobacco. 

A  man  is  a  good  deal  like  a  chameleon,  af- 
ter all.  He  turns  yellow  with  jealousy,  green 
with  envy,  blue  with  despondency,  gray  with 
age,  red  with  anger,  white  with  fear  and 
black  with  despair. — Exchange. 


Allan  Line 

ROYAL  MAIL  STEAMSHIPS 

Liverpool,  Halifax,  and  Portland  Mail  Service 

After  Nov.  18th  the  Mail  Service  will  be  continued 

for  the  Winter  1894-5,  from  Portland  to 

Halifax   as  under: 


STEAMSHIPS. 

From 
Portland. 

From 
Halfax. 

STATE  OF  CALIFORNIA.. 

Nov.  24 
Dec.    8 

LAURENTIAN   

Dec.     6 

"      20 

Jan.      3 

17 

31 
Feb.    14 

NUMIDIAN 

MONGOLIAN 

"    22 
Jan.    s 

LAURENTIAN   

NUMIDIAN   

MONGOLIAN 

"     16 

The  Steamers  of  this  service  carry  all  classes  of  passengers.  The  Saloons  and  Staterooms  are  in  the 
central  part  where  least  motion  is  felt.  Electricity  is  used  for  lighting  the  ships  throughout,  the  lights  being  at  the 
command  of  the  passengers  at  any  hour  of  the  night.  Music  rooms  and  Smoking  room  on  the  promenade  deck. 
The  Saloons  and  Staterooms  are  heated  by  steam. 

RATES  OF  PA8SAGE:— Cabin,  $45  and  upwards,  according  to  Steamer,  location  of  and  number  of  persons 
in  Stateroom.    Second  Cabin,  $30;  Return,  $55. 

Steerage  to  or  from  Liverpool,  London,  Glasgow,  Belfast,  or  Londonderry,  $15. 

H.  &  A.  ALLAN,  Gen.  Agents,  Montreal,  or  H.  C.  BOTJRLIER,  1  King  St.,  Toronto 
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HARDWARE 


CELLULOSE  FOR  MANUFACTURING 

ONE  of  the  most  interesting  cellulose 
compounds  recently  discovered  is 
the  thio-carbonate.  In  the  issue  of 
this  journal,  August  u,  1893,  we  outlined  its 
development  and  the  possibilities  of  its 
future  industrial  utility.  In  view  of  the  suc- 
cess of  its  practical  applications,  then  only 
tentatively  suggested,  we  present  to  our 
readers  a  resume  of  the  work  to  date. 
While  at  first  many  difficulties  were  encoun- 
tered, development  is  now  gOing  forward 
very  rapidly  ;  and  within  the  last  six  months 
much  has  been  accomplished,  both  practi- 
cally and  experimentally,  which  places  its 
industrial  importance  beyond  question. 

The  different  forms  which  this  cellulose 
compound  assumes  and  its  various  solutions 
have  each  their  peculiar  properties  and  ap- 
plications, and  we  must  refer  those  desirous 
of  more  explicit  details  to  more  technical 
literature.  There  are  now  six  commercial 
forms  available — the  crude  solution,  dense 
cellulose  in  the  mass,  separate  films  and 
sheets,  films  and  sheets  on  cloth  backing, 
porous  cellulose,  and  various  admixtures  of 
cellulose  and  foreign  substances,  such  as 
untreated  fibre  and  mineral  substances.  The 
uses  of  these  various  preparations  we  en- 
umerated in  the  article  already  referred  to. 

The  inertness  of  the  dehydrated  product 
is  well  shown  in  its  application  to  woven 
fabrics.  Describing  this  feature,  The  Journal 
of  the  Society  of  Chemical  Industry  says: 
"  Cotton  and  linen  goods  behave  very  differ- 
ently in  regard  to  their  affinity  for  and  power 
of  fixing  these  cellulose  derivatives.  When 
grey  linen  is  passed  through  a  weak  solu- 
tion of  cellulose  thio-carbonate  it  is  easily 
fixed  by  the  film.  It  appears  to  penetrate 
the  cell-wall  and  build  itself  up  in  the  fibre. 
The  cellulose  so  fixed  is  not  removed  by  the 
various  chemical  treatments  the  cloth  after- 
wards receives.  The  character  of  the  solu- 
tion used  has  a  great  effect  on  the  finish  of 
the  cloth.  It  is  possible  to  obtain  a  very 
marked  difference  in  the  feel  by  the  addition 
of  only  two  per  cent.,  or  to  add  to  the  cloth 
as  much  as  25  per  cent,  without  making  any 
marked  difference.  In  all  cases  the  cellu- 
lose derivative  shows  itself  less  acted  upon 
by  chemical  treatment  than  the  fibre  of  the 
cloth." 

For  the  decolorized  weak  solution  theie 
appears  to  be  a  large  field  of  application, 
e.g.,  for  the  permanent  stiffening  and  sizing 
of  cloth,  as  also  for  collars,  cuffs  and  shirt 
fronts.  It  makes  an  excellent  vehicle  for 
pigments  in  cloth  printing.  A  very  dilute 
solution,  with  alum,  finds  application  in  paper 
sizing. 

The  reverted  or  solid  cellulose,  that  which 
by  special  treatment  becomes  insoluble  in 
water,  is  of  especial  importance.  This  may 
be  worked  up  in  any  direction,  resembling 
ebonite  in  appearance  and  taking  a  high 
polish.     Its  uses  in  this  form  are  very  num- 


erous, as  insulating  material  for  buttons,  tool 
handles,  and  other  small  articles,  etc. 

The  production  of  continuous  films  is  des- 
cribed as  follows  :  A  machine  has  been  de- 
vised by  which  a  film  is  produced  and  reeled 
in  one  continuous  web.  The  thick  solution( 
which  has  been  kept  till  on  the  point  of  co- 
agulation, is  spread  on  the  surface  of  a  re- 
volving cylinder,  half  immersed  in  a  bath  of 
brine.  The  solution  is  spread  by  means  of 
an  adjustable  doctor  attached  to  side  deckels, 
which  regulate  the  width  of  the  film  required. 
The  film  as  it  leaves  the  brine  is  stripped 
from  the  cylinder  and  passed  through  a 
series  of  vats  for  decolorizing,  dyeing  and 
finishing.  It  can  be  dried  by  passing  over 
steam  cylinders  and  reeled.  The  film  when 
in  the  web,  before  passing  on  to  the  drying 
cylinders,  can  be  grained  or  stamped  by  rolls 
carrying  designs  in  imitation  of  any  surface. 
Cellulose  films  prepared  in  this  manner  have 
an  affinity  for  many  aniline  colors  not  shared 
by  any  other  form  of  cellulose.  It  becomes 
dyed  so  readily  with  some  aniline  colors, 
without  a  mordant,  that  the  operation  can 
be  performed  in  the  web  as  it  passes  over 
the  machine. 

To  prepare  thick  films  the  solid  coagulum 
is  cut  up  in  pieces  of  any  desired  thickness. 
These  are  washed,  treated  under  pressure, 
and  calendered.  Calendering  has  a  marvel- 
ous effect  upon  the  films  if  they  are  not 
thoroughly  dehydrated.  It  has  lately  been 
found  possible  to  pulverize  the  solid  decolor- 
ized coagulum,  and  by  pressure  cause  it  to 
come  together  into  compact  sheets  ;  also  to 
unite  several  sheets  into  one  compact  mass. 
This  is  a  very  remarkable  feature,  and  it  is 
found  possible  to  stamp  boxes  direct  from 
the  coagulum,  embossing  and  dehydrating 
them  in  one  operation. 

The  comparative  cheapness  of  this  mate- 
rial as  a  substitute  for  other  materials  serv- 
ing the  purpose,  and  the  many  possibilities 
of  new  uses,  make  the  cellulose  compound 
well  worthy  of  the  careful  attention  and  ex- 
periment of  manufacturers.  For  many  pur- 
poses it  has  passed  the  experimental  stage 
and  established  its  usefulness. — N.  Y.  Jour- 
nal of  Commerce. 


THE  BICYCLE  AS  A  VEHICLE. 

The  utility  of  the  bicycle  as  a  vehicle  for 
travel  in  wild  countries,  says  The  Springfield 
Republican,  was  given  a  thorough  test  by 
those  enterprising  young  American  travel- 
ers, Thomas  Gaskell  Allen  and  Wm.  Louis 
Sachtleben,  whose  remarkable  journey  of 
7,000  miles  from  Constantinople  to  Pekin 
has  been  made  so  familiar  to  so  many 
thousands  of  readers  in  The  Century  maga- 
zine, and  is  now  reprinted  in  attractive 
book  form  by  The  Century  Co.  Riders  who 
are  given  to  dilating  on  their  experience  in  a 
week's  tour  through  our  own  civilized 
country  will  perhaps  become  more  modest 
after  reading  what  it  is  possible  for  two 
freshly- fledged  college  graduates,  quite  des- 


titute of  experience,  to  accomplish  in  the 
way  of  travel.  Their  long  and  sinuous  route 
led  through  the  midst  of  savage  tribes,  most 
of  whom  had  never  seen  a  European,  much 
less  a  bicycle.  Their  strange  vehicle  was 
called  sometimes  a  foreign  horse,  sometimes 
a  '  flying  machine,"  sometimes  a  "  self-mov- 
ing cart,"  while  others  who  had  heard  of  that 
unearthly  Western  invention,  the  locomo- 
tive, mistook  the  bicycle  for  that.  On  their 
passports  it  was  called,  in  default  of  a  Chi- 
nese equivalent,  "a  seat-sitting,  foot-moving 
machine."  Even  more  graphic  was  the  de- 
scription of  a  Chinaman,  "  It  is  a  little  mule," 
said  he,  "  that  you  drive  by  the  ears  and 
kick  in  the  sides  to  make  him  go." 


AN  INTERESTING  TEST. 

Some  interesting  experiments,  according 
to  Ironmonger,  were  carried  out  at  the  St. 
Pancras  Ironworks,  Belleisle,  York  road, 
London  (Eng.),  on  Oct.  26th,  with  the  object 
of  testing  the  fireproof  materials  invented  by 
Mr.  T.  L.  Banks.  This  invention  is  one  of 
the  simplest  that  could  be  conceived.  It 
supposes,  for  instance,  that  in  building  a 
house  iron  is  used  in  the  place  of  joists, 
and  that  instead  of  wooden  lath  for  the 
purpose  of  the  ceilings  a  specially  con- 
structed iron  netting  (the  basis  of  the  in- 
vention) is  attached  to  the  bottom  of  the 
joists.  Under  this  a  plaster  or  light  concrete 
is  applied  just  as  to  the  old  wooden  laths, 
and  nothing  new  is,  indeed,  visible.  By  the 
arrangement  of  the  iron  joists  and  the  net- 
ting, a  space  is  secured  between  the  ceiling 
of  one  room  and  the  floor  of  another  above, 
through  which  air  may  circulate  ;  and  as  no 
wood  or  other  combustible  material  is  em- 
ployed, each  room  may  be  made  completely 
fireproof.  The  advantage  claimed  over  iron 
and  concrete  as  ordinarily  used  hitherto  is 
that  the  current  of  air  between  the  floors 
and  walls  keeps  down  the  temperature  of  the 
iron,  and  so  prevents  expansion.  The  test 
adopted  was  to  light  a  fierce  fire  in  the  lower 
room  of  a  house  built  on  the  principles  indi- 
cated. It  was  kept  going  for  more  than 
half  an  hour,  and  extinguished  when  the 
company  went  to  lunch.  On  examination 
being  made  afterwards  it  was  found  that  the 
walls,  the  floor  above,  and  everything  ad- 
joining remained  intact. 


THE  BOWMAN  CO.'S  STOCK. 

The  stock  of  the  Bowman  Hardware  and 
Sporting  Goods  Co.,  Hamilton,  was  sold  on 
Tuesday  last  by  the  sheriff.  The  stock  was 
valued  at  $43,000.  The  price  paid  was  50c, 
and  it  was  purchased  by  a  syndicate. 

The  claims  of  the  principal  creditors,  and 
particularly  those  who  tried  to  set  aside  the 
chattel  mortgage  for  $22,000,  given  to  Mr. 
Lester,  had  already  been  bought  by  repre- 
sentatives of  the  shareholders,  it  is  under- 
stood, at  figures  ranging  from  60  to  90c.  on 
the  dollar.  Efforts  are  now  being  made,  it. 
is  said,  to  induce  the  other  creditors  to  ac- 
cept 40c.  on  the  dollar  for  their  claims. 
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A   COLD   GALVANIZING   PROCESS. 

WITH  the  object  of  cheapening  the 
process  of  coating  iron  with  zinc 
and  of  avoiding  the  deterioration  of 
the  quality  of  the  material  which  usually 
follows  pickling  and  hot  galvanizing,  Mr. 
Cowper-Coles,  of  16  Adams  street,  W.,  has 
invented  a  process  for  coating  iron  with 
spelter  in  a  cold  condition.  Messrs.  Laird 
*  brothers,  of  Birkenhead,  were  the  first  to 
adopt  the  cold  galvanizing  process,  and 
erected  a  plant  for  the  purpose  of  cold- 
coating  plates  up  to  1 8  feet  long  with  zinc. 
The  articles  to  be  so  treated  are  first  pickled 
and  then  passed  through  a  washing  tank,  or 
oxidizing  tank,  after  which  they  are  removed 
to  the  plating  bath  by  means  of  an  overhead 
trolley  running  on  rails.  To  quicken  the 
process,  retain  a  smooth  surface  and  prevent 
any  reduction  in  the  tensile  strength,  an 
electric  current  is  passed  through  the  pickl- 
ing tank.  Several  shipbuilders  are  now 
erecting  plants  capable  of  dealing  with  plates 
25  feet  long,  and  of  coating  the  frames  of 
small  craft,  such  as  torpedo-boat  destroyers, 
after  riveting  up.  As  the  result  of  experi- 
ments, made  to  ascertain  the  relative  tensile 
strength,  etc.,  of  specimens  cut  from  steel- 
plate  strips,  treated  by  the  cold  process  and 
by  the  ordinary  hot  method,  it  was  found 
that  the  elastic  stress  of  the  plates  zinc- 
plated  was  17.4  tons  per  square  inch,  as 
against  16.5  tons  by  the  old  method,  the  ulti- 
mate stress  being  26.3  tons  and  27.910ns, 
and  the  extension  in  10  inches  24.9  and  22.6 
per  cent,  respectively.  Tests  made  to  deter- 
mine the  adhesion  of  the  zinc-plating,  as 
compared  with  hot  galvanizing,  showed  that, 
whilst  in  the  latter  case  the  coating  began 
to  scale  at  from  57,75°  lbs.  to  63,130  lbs.  per 
square  inch,  the  zinc-plating  did  not  scale, 
but  remained  intact  throughout  the  experi- 
ments. It  is  claimed  that  the  cold  process 
is  quite  40  per  cent,  cheaper  than  the  hot, 
and  there  is  no  warping  or  distorting  of 
articles  of  small  section.— London  Times. 


PROGRESS  IN  WELDING. 

Welding  metallic  bodies  by  simple  pres- 
sure at  temperatures  below  their  fusing  point 
was  made  a  success  some  years  ago.  An 
experimenter,  after  some  fifteen  years  of 
practice,  says,  "  the  most  perfect  joints  were 
produced  with  gold,  lead  and  tin,  and  the 
most  refractory  were  bismuth  and  antimony. 
Two  cylinders  thus  welded  together  could  be 
put  in  a  lathe,  one  of  them  only  being  held 
in  the  chuck,  while  the  other  was  being 
worked  upon  by  a  cuttmg  tool,  without  com- 
ing apart."  The  most  striking  experiments 
were  those  showing  theevaporation  of  metals, 
or  their  sublimation  at  temperatures  between 
360  and  400  deg.  A  disk  of  mica  inserted 
between  a  zinc  and  copper  couple  at  360  deg., 
when  the  air  was  kept  away  from  the  sur- 
faces, gave  the  copper  a  golden  yellow  tint 
over  the  area  of  the  hole  in  the  mica  ;  a 
brown  layer  was  produced  on  the  zinc,  which 
by  chemical  analysis  was  proved  to  contain 
copper.  These  experiments  add  new  and 
valuable  facts  to  the  rapidly  lengthening 
history  of  metallurgy. 


AMERICAN  FENCING  WIRE 


Barb  Wire,  Annealed  and  Oiled  Wire,  Galvanized  Wire, 
Staples,  etc.,  from  stock  or     A     q     LESLIE  &  CO. 

for  import.     Prices  right. 


Montreal   and  Toronto. 


The  Houghton 
Patent  Key 
Lock  Wrench 


Combines  strength,  simplicity  and  durability,  and  is  unequalled  for  ease  and  rapidity  01  adjust- 
ment.    Manufactured  in  all  sizes  by  THE  PARIS  TOOL  MFG.  CO  ,  LTD.,  PARIS,  ONT. 


CHEAP  FRESH  RELIABLE 

Thorold 
Cement 


By  sending  a 

POST    CARD 


Estate  of  John  Battle 

Thorold 
Ont. 


Should  be  kept 

in  stock  by  all 

Hardware 

Merchants 


Prices  and  full 

particulars 

will  be  given. 


FOR   MASONRY  WORK  OF  ALL  KINDS 


re  Brushes  *  Brooms 


For  Moulders,   Brewers,   Factories 
Pavements,  Track  Use,  etc, 


CHAS.    BOECKH    &    SONS 

Manufacturers 

TORONTO,   ONT. 


TRADE    MARK. 


BLACK 
DIAMOND 


FILE 
WORKS 


21  to  43  Richmond  St.,  Philadelphia,  Pa. 

Gh.  &  HI.  BAENETT, 

MANUFACTURERS   OF 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles-  Lightning  Sawfiles. 

AND 

EVERY   OTHER    DESCRIPTION    OF  SAW   FILES. 
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BUSINESS  CHANGES. 

DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES 

THE  liabilities  of  Massey  &  Hall,  the 
insolvent  merchants  cf  Massey,  Ont., 
are  placed  at  $16,000  and  assets  at 
$18,000. 

D.  Barrow.harness  maker,  of  North  Gower, 
has  assigned  to  J.  Kerr. 

T.  R.  Alliston,  blacksmith,  etc,  Toronto, 
is  offering  to  compromise. 

N.  Bernier,  general  merchant,  Edmun- 
ston,  N.B.,  has  assigned. 

Chas.  Hill,  wagon  maker,  Lucan,  has  as- 
signed to  H.  L.  Wilkinson. 

W.  H.  McClure,  glassware  dealer,  Lind- 
say, has  assigned  to  R.  Tew. 

W.  Mathew,  general  merchant,  Huntsville, 
has  assigned  to  Richard  Tew. 

A.  Lapointe,  carriage  maker,  Lotbiniere, 
Que.,  has  obtained  an  extension. 

W.  M.  Morse,  foundry,  St.  Thomas,  has 
compromised  at  30c.  on  the  dollar. 

Napoleon  Turcot,  plumber,  Montreal,  has 
compiomised  at  40c.  on  the  dollar. 

A  Bathurst,  N  .B.,  general  merchant  named 
Hugh  W.  Meahan,  has  assigned. 

M.  Hamel,  trader,  Quebec,  has  compro- 
mised at  50c.  on  the  dollar,  cash. 

Lemire  &  Frere,  general  merchants, 
Drummondville,  Que.,  met  yesterday. 

Geo.  S.  Hinch,  general  merchant,  Tam- 
worth,  has  assigned  to  James  Aylsworth. 

Joseph  Pariseau,  general  merchant,  Plan- 
tagenet,  Ont.,  has  compromised  at  50c.  on 
the  dollar. 

C.  Chouinard,  hardware,  St.  Henri  de 
Montreal,  has  compromised  at  50c.  on  the 
dollar. 

A.  Bernier,  general  merchant,  Cap  St. 
Ignace,  is  offering  to  compromise  at  75c.  on 
the  dollar. 

T.  H.  Chouinard,  general  merchant, 
Matane,  Que.,  has  assigned  to  Lefebvre  & 
Taschereau. 

Champagne  &  Senez,  general  merchants, 
Bulstrode,  Que.,  are  to  compromise  at  40c. 
on  the  dollar. 

The  Essex  Brass  and  Foundry  Co.,  of 
London,  are  offering  to  compromise  at  50c. 
on  the  dollar. 

N.  &  D.  Livingston,  general  merchants, 
Yorktown,  N.  W.  T.,  have  compromised  at 
60c.  on  the  dollar. 

A.  J.  Abernethy,  general   merchant,  Al- 
monte, has  assigned  to  J.  W.  Lawrence,  of 
John  Macdonald  &  Co. 
PARTNERSHIPS  FORMED  AND  DISSOLVED. 

M.  B.  &  H.  Jewell,  agricultural  imple- 
ments, East  Farnham,  Que.,  have  dissolved. 
M.  B.  Jewell  continues. 

Thomas  W.  Ness  has  been  registered  pro- 
prietor of  the  firm  of  T.  W.  Ness  &  Co., 
electrical  supplies,  Montreal. 

W.  Delisle  and  Hormidas  Bougie  have 
been  registered  proprietors  of  the  firm  of 
Delisle  &  Co.,  blacksmiths,  Montreal. 

Montreal  Wire  and  Brush  Works  have 
dissolved,  and  a  new   partnership  has  been 


formed,   composed  of  Jabez  J.  Ulley   and 
Albert  S.  Ulley;  style  unchanged. 

G.  G.  McKenzie  and  W.  A.  Mowatt  have 
registered  a  partnership  to  carry  on  business 
in  Campbtllton,  N.B.,  as  general  merchants, 
under  the  style  of  McKenzie  &  Mowatt. 

CHANGES. 

D.  Sullivan,  general  merchant,  Malcolm, 
has  sold  out  to  A.  J.  Campbell. 

The  estate  of  John  Tindall,  general  mer- 
chant, Fergus,  has  soli  out  to  C.  M.  Beattie. 
SALES  MADE  AND   PENDING. 

John  Brown,  blacksmith,  Hereward,  is 
advertising  business  for  sale. 

The  stock  of  N.  B.  Putnam,  general  mer- 
chant, Paisley,  has  been  sold. 

The  stock  of  Ed.  Hagey,  general  mer- 
chant, Preston,  is  advertised  for  sale  by 
tender 

Joseph  Moses,  hardware  and  house- 
furnishings,  Toronto,  is  advertising  business 
for  sale. 

The  sale  of  the  assets  of  W.  Brown,  the 
insolvent  wholesale  carriage  hardware 
merchant,  advertised  for  Nov.  28,  has  been 
cancelled. 

FIRES. 
The  stock  of  R.  R.  Ray  &  Frere,  furniture, 
St.  Hyacinthe,  has  been  partially  damaged 
by  fire. 


THE  INTERIOR  FRICTION  OF  OILS. 

Petroff,  who  has  occupied  himself  very  ex- 
tensively with  the  examination  of  lubricants, 
has  investigated  the  interior  friction  of  oils 
by  means  of  an  apparatus  invented  by  him- 
self, and  has  given  his  results  in  tabular  form 
and  graphically  by  a  series  of  curves.  Ac- 
cording to  his  results,  says  an  exchange,  the 
degree  of  transparency  of  lubricants,  the  re- 
finding  process,  viscosity,  flash-point,  and 
fire-pomt  give  no  basis  for  estimating  the  de- 
gree of  interior  friction,  though  all  are  of  im- 
portance. If  two  oils  which  at  the  same  tem- 
perature possess  different  interior  frictions 
be  mixed,  the  mixed  product  will  yield  a 
characteristic  curve  corresponding  to  that 
of  an  oil  the  qualities  of  which  lie  between 
those  of  the  two  components.  Consequently, 
the  excessive  friction  of  any  thick  lubricant 
may  be  reduced  by  mixing  with  it  small 
proportions  of  solar  oil,  pyronaphtha  or 
kerosene,  or  any  oil  possessing  low  interior 
friction.  But  this  addition  can  be  useful 
only  when  the  added  product  does  not 
separate  to  any  great  extent.  The  addi- 
tion of  such  light  oils  can,  of  course,  be  easily 
detected  through  the  flash-point  and  fire- 
point.  The  addition  of  various  resinous  ma- 
terials increases  friction  in  the  machinery  and 
in  the  lubricant  itself,  while  these  products 
have  also  an  injurious  chemical  effect  upon 
the  metallic  surfaces  subjected  to  friction.  It 
was  also  frequently  observed  that  samples  of 
the  same  oil  that  were  received  in  the  factory 
at  different  times  did  not  yield  the  same 
characteristic  curve,  though  filling  all  re- 
quirements. This  fact  is  naturally  import- 
ant to  consumers  on  economic  grounds. 


AN   EFFECTIVE  RAT   TRAP. 

The  accompanying  cut  is  an  illustration 
of  tke  French  rat  trap,  a  shipment  of  which 
has  been  received  by  M.  &  L.  Samuel,  Ben- 
jamin &  Co.  The  trap  is  generally  conceded 
to  be  the  most  effective  rat  catcher  en  the 
market  to-day,  having  a  record  of  from  10  to 


French  Rat  Trap. 

20  rodents  per  night.  This  trap,  which  by 
the  sole  fact  of  its  simplicity  gives  the  most 
astonishing  results,  is  composed  of  two  com- 
partments, which  are  the  "introducer"  and 
the  "cell."  It  is  in  the  latter  that  the  vic- 
tims meet.  A  representative  of  Hardware, 
who  has  recently  returned  from  the  Maritime 
Provinces,  reports  that  the  trap  is  a  great 
seller  there. 


Gait  manufacturers  are  thinking  of  send- 
ing conjointly  a  miscellaneous  carload  of 
manufactured  goods  to  the  Australian  mar- 
ket. 


Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All  sizes  of  Hot   Pressed 
Nuts,  Square  and  Hexagon 


CALCINED 
LAND 


PLASTER 


We  manufacture  from  the  best  rock 
only.  We  guarantee  our  plaster  a 
first-class  article.      Write  for  Prices. 

WINDSOR  PLASTER  CO. 

Windsor,  N.  S. 


Books  for  Retailers 

Published  for  the  good  of  the  trade. 


Ideas  for  Hardware  Merchants 

As  its  name  implies  it  is  full  of  ideas 
for  the  retail  hardware  merchant. 

PRICE,  50  CENTS  (Half  Price) 

Buying-,  Handling  and  Selling  of  Tea 

Being   the    experience   of    the    most 
prominent  and  successful  merchants. 

PRICE,    85    CENTS. 

Pitfalls  of  the  Dry  Goods  Trade 

This  is  another  batch  of  Prize  Essays 
full  of  valuable  information. 

PRICE,  10  CENTS 
Sent,  postpaid,  on  receipt  of  price. 


HARDWARE   MERGftANT 

TORONTO. 
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Pickard's  Pat.  Sink  Strain 

Has  been  a  great  seller  with 
agents.    We  manufacture 
agents'  specialties. 

Address  ARMOUR  MFC.  CO. 

342  Tonge  Street,  TORONTO,  ONT. 

MUNN'S  LIQUID  CLUE 

Received  the  Highest  Award 

WORLD'S  FAIR,  1893 

In  competition  with 

American  Glues 


THE  ART  METROPOLE,  Agents. 

131  Yongre  St.,  TORONTO. 

Pigou.  Wis  &  Laurence 


Limited. 


II  QUEEN  VICTORIA  ST.,    -    LONDON,  E.  C. 

Sole   makers  of  the 

"ALLIANCE" 

'  PRIZE  SPORTING  POWDER 

THE   TRADE   ONLY    SUPPLIED. 

Canada  Iron  Furnace  Co.,  Ltd. 

Manufacturers  of 

CHARCOAL  PIG   IRON 

MONTREAL. 
rand  "  C.  I.  F."THBEE  RIVERS 


B 


PLANTS  AT 

Radnor  Forges,  Que. 
Lac  a  lac  Tortue. 


Three  Rivers. 
Grand  Piles. 


GEO.  E.  DRUMMOND, 

Managing  Director  and  Treasurer 
IZR-WIIDT'S 

CANADIAN 

CUSTOMS 

TARIFF 

—  AND  — 

ONTARIO   COMMERCIAL  LAW, 

1894. 

This  edition  has  had  the  advantage  of  revision  by  ex- 
perts, and  is  the  most  accurate  and  complete  Tariff  pub- 
lished. Besides  containing  the  Latest  Tariff  Changes, 
Departmental  Rulings.  Foreign  Money  Tables  (Sterling, 
Francs,  Marks,  Florins  of  Austria,  Florins  of  the  Neth- 
erlands, Metres  into  Yards,  Kilos  into  lbs.,  etc.),  there 
has  been  added  a  Resume  of  Commercial  Law  of 
Ontario,  prepared  by  the  most  eminent  firm  of  commer- 
cial lawyers  in  our  country.  This  book  is  up-to-date, 
and  will  be  mailed  upon  receipt  of  price— FIFTY 
CENTS. 

The  McLean  Publishing  Company,  Toronto. 


THE   NEW  "TIGER"  LOCK. 

The  "Tiger"  new  patent  automatic  steel 
padlock,  of  which  the  accompanying  cut  is 
an  illustration,  is  being  put  on  the  market  by 
H.  S.  Howland,  Sons  &  Co.  Every  part  of 
this  lock  is  machine  made  and  the  finish  is 
of  the  best.  The  shackle  is  of  a  size  that 
adapts  this  lock  to  an  unusually  wide  range 


of  service.  The  weight,  \%  ounces,  suits  it 
to  baskets,  trunks,  and  other  portable  uses. 
The  automatic  action  is  novel  and  extremely 
convenient.  Packages  contain  one-half 
dozen,  with  six  changes,  weight  \%  lbs. 
This  lock,  having  only  one  lever,  comes 
much  cheaper  than  the  four-lever  lock.  H. 
S.  Howland,  Sons  &  Co.  also  carry  the  four- 
lever  lock,  both  in  steel  and  brass. 


MENDING  CAST  IRON. 

It  is  generally  thought  that  when  any  cast 
iron  article  is  broken  that  it  is  the  end  of  it, 
and  it  is  useless  to  try  to  mend  it.  An  ex- 
perimental workman,  according  to  Hub 
News,  says  that  a  cement  may  be  made 
which  will  hold  the  parts  together  perfectly. 
Take  two  ounces  of  salammoniac,  one  ounce 
of  sublimed  sulphur/and  one  pound  of  cast 
iron  filings ;  mix  in  a  mortar,  keeping  the 
powder  perfectly  dry.  When  it  is  to  be  used, 
mix  it  with  twenty  times  its  weight  of  clear 
iron  filings,  grind  the  mass  in  a  mortar,  wet 
with  water  until  it  becomes  a  paste,  and  ap- 
ply to  the  parts  to  be  mended.  After  a 
while  it  will  become  as  strong  and  hard  as 
any  part  of  the  casting. 


HORSE  CLIPPERS 

GEM  AND  H.  BOKER 


Finest  Quality. 


New  stock  just  arrived. 


Rice  Lewis  &  Son 


LIMITKI) 

TORONTO      - 


ONT. 
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J.  &  J.  Taylor  j 


From 
your  own 
standpoint 

it  is  unprofitable  to 
have  insufficient  fire- 
proof protection  for 
all  of  your  business 
records.  Some  men 
have  a  safe  only  half 
large  enough,  conse- 
quently they  leave 
unprotected  books 
which  contain  valu- 
able   data    which     it 

would  be  impos- 
sible to  replace. 


How  is    it  with 


you 
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OLD  STOVE  MEN'S  STORIES 

LIKE  every  other  branch  of  industry,  the 
stove  business  has  leaped  forward  with 
giant  strides.  Where  would  the  stove 
dealer  of  to-day  find  buyers  for  the  particular 
styles  that  were  all  the  rage  in  the  '50s,  '6os, 
'703  or  even  '803  ?  The  other  day,  says 
American  Artizan,  we  looked  at  an  '82  cata- 
logue of  one  of  our  largest  stove  houses,  and 
as  we  glanced  from  page  to  page  and  saw 
the  cuts  of  the  different  stoves  described  as 
"  very  modern,"  "  the  latest  style,"  etc.,  we 
smiled  at  the  mutability  of  human  affairs  as 
we  thought  what  thorough  back  numbers 
these  brand-new  stoves  of  1882  were. 
Stoves  may  come  and  stoves  may  go, 
but  the  personalities  of  our  older  gen- 
eration of  stovemen  remain  unchanged 
amidst  the  constant  changes  of  their  goods. 
The  other  day  it  was  our  own  good  fortune 
to  strike  two  veterans  of  the  trade  just  as 
they  were  getting  down  to  the  pleasurable 
task  of  swapping  stories. 

The  successful  years  sit  lightly  on  our 
young  "  patriarchs."  They  are  old  in  years, 
but  young  in  feeling,  decidedly,  which  is  the 
summum  bonum,  is  it  not,  my  friends  ? — but 
their  stories  are  what  our  readers  want,  I 
suppose.  Here  are  a  few  :  A  customer 
came  in  to  complain  of  a  stove  ;  said  some- 
thing was  wrong  about  the  chimney,  he 
didn't  know  what,  because  he  had  looked 
but  had  seen  nothing.  "  Well,  well,"  said 
one  of  these  old  tinners  who  told  the  yarn, 
"  if  you  can't  see,  why  feel."  The  customer 
did  not  take  this  suggestion  kindly — the  idea 
of  sticking  your  arm  up  a  sooty  chimney  has 
a  ripe  element  of  comicality  lurking  in  it 
somewhere. 

Another  story  is  as  follows  :  A  man 
wanted  to  buy  a  buggy  that  would  go  twenty 
miles  an  hour  ;  dealer  had  just  the  thing  ; 
sold  him  one.  Man  came  back  and  kicked  ; 
said  buggy  was  only  an  eight-mile-an-hour 
buggy.  Dealer  went  out,  looked  at  man's 
horse,  saw  a  veritable  skate  of  the  skates,  a 
measly  $15  plug  and  he  was  justly  incensed 
at  the  man's  gall  in  thinking  an  A  No.  1 
buggy  could  go  twenty  miles  an  hour  behind 
a  plug  among  the  plugs  in  the  "  hoss  "  line. 
Apply  this  to  the  stove  trade.  People  buy 
a  first-class  stove — none  better  made — and 
then  they  expect  this  stove  to  accomplish  A 
No.  1  results  when  it  works  in  conjunction 
with  a  back-number,  tortuous  n.g.  chimney. 
Story  of  the  buggy  and  the  plug  over  again. 

One  more  :  Resident  of  interior  Pennsyl- 
vania bought  a  stove  in  the  Quaker  City. 
Bye  and  bye  a  kick  came  ;  stove  would  not 
work.  Dealer  knew  it  was  an  A  No.  1  stove, 
knew  there  were  "no  flies  on  it";  customer 
would  not  have  it  ;  dealer  willing  to  bet  his 
last  dollar  on  the  stove  and  writes  customer 
that  he  will  come  up  and  look  at  stove.  If 
anything  ails  stove  he  will  pay  his  own  fare 
up  and  back,  a  trifle  of  $16.  If,  on  the  other 
hand,  fault  is  in  customei's  chimney,  setting 
of  stove,  etc.,  then  customer   foots  the  bill. 


Agreed.  Dealer  goes  up  ;  finds  stove  pipe 
run  so  far  in  chimney  it  sticks  full  against 
opposite  wall.  No  wonder  stove  has  no 
draft.  Tableau  !  Customer  "  pays  the 
freight,"  $16,  just  to  find  out  that  a  stove 
pipe  shouldn't  get  over-enthusiastic  in  stick- 
ing its  mug  into  a  chimney. 


SAVING  BY  THE   SLAG  MACHINE. 

A  machine  for  handling  slag  Irom  blast 
furnaces  has  been  in  operation  at  No.  6 
furnace  of  the  Cambria  Iron  Co.,  at  Johns- 
town, Pa,  Hitherto,  explains  American 
Manufacturer,  the  slag  from  small  furnaces 
has  usually  been  run  into  large  holes  in  the 
sand  of  the  floor,  in  the  centre  of  each  of 
which  a  bar  was  placed.  As  soon  as  the 
slag  cooled  down  it  was  lifted  by  means  of 
the  bar  and  carried  away  to  the  dump, 
where  it  was  broken  to  pieces.  Larger  fur- 
naces are  provided  with  light  railways  with 
iron  cars,  into  which  the  slag  is  run,  and  by 
which  it  is  removed  to  the  dump.  The  first 
cost  and  the  maintenance  of  such  rail- 
ways and  their  rolling  stock  is  very  high. 
In  the  new  process  referred  to  the  slag 
is  discharged  into  a  number  of  shallow 
pans  carried  by  an  endless  chain  conveyor. 
After  the  slag  enters  the  pans  it  is  carried 
by  this  chain  through  a  bath  of  water,  so 
that  it  becomes  fairly  cooled  before  it  is 
dumped  at  the  further  end  into  the  cars 
which  carry  it  away.  At  the  Cambria  Iron 
Company's  furnace  some  of  this  slag  has 
been  sold  for  railroad  ballast,  for  road  ma- 
terial, and  for  use  in  making  concrete  for 
the  foundation  of  buildings.  As  it  is  partly 
hardened  by  the  time  it  enters  the  water 
bath,  the  cakes  in  the  pans  are  solid  and 
not  spongy  or  granular.  It  is  estimated 
that  the  saving  by  this  machine  over  the 
method  employing  iron  cars  is  about  $2,000 
a  year  in  car  repairs,  labor  on  [dump,  main- 
tenance of  way  on  dump  and  in  furnace 
labor.  This  is  aside  from  the  amount 
realized  from  the  sale  of  slag. 


MACHINERY  AND  LABOR. 

A  despatch  from  Albany,  N.Y.,  says  : 
Many  inquiries  have  reached  State  Com- 
missioner of  Labor  Statistics  Thomas  J. 
Dowling  from  all  parts  of  the  State  asking 
for  information  relative  to  the  growing  use  of 
improved  machinery  in  all  trades  or  callings, 
and  how  far  it  has  affected  hand  labor. 
These  inquiries  come  from  the  largest  manu- 
facturers as  well  as  workingmen,  and  the  in- 
formation is  apparently  sought  with  great 
interest. 

The  use  of  improved  machinery  is  now  a 
most  important  one  to  the  industrial  inter- 
ests of  the  State,  and  in  order  to  ascertain 
the  facts  desired  Mr.  Dowling  has  sent  out 
a  circular  to  neatly  every  workingmen's  or- 
ganization in  the  State  asking  for  the  date  of 
their  organization,  number  of  members  at 
the  present  time  and  at  time  of  organization, 
rate  of  wages  now  and  previous  to  organiza- 


tion, hours  of  labor  now  and  before  organ- 
ization, whether  improved  machinery  is  used 
in  their  trade  or  calling,  and  if  so,  has  the 
number  of  the  employed  been  increased  or 
decreased  by  the  use  of  machinery,  and  what 
per  cent ,  and  whether  by  the  existence  of 
their  organization  the  reduction  of  wages  has 
been  prevented,  and  since  the  creation  of 
their  organization  whether  the  general  con- 
ditions of  their  trade  or  calling  have  beer>, 
improved. 

Another  most  important  question  is  whe- 
ther any  financial  aid  has  been  rendered  the 
members  of  their  organizations  during  the 
past  year,  and  if  so,  how  much. 


THE  YEAR  WAS  A  BAD  ONE. 

THE  forthcoming  report  of  Mr.  Cham- 
berlain, United  States  Commissioner 
of  Navigation,  will  show,  according 
to  N.Y.  Journal  of  Commerce,  that  the  last 
fiscal  year  was  a  very  bad  one  for  iron  and 
steel  shipbuilding  interests  on  the  lakes,  as 
compared  with  the  fiscal  year  1893,  but  the 
tonnage  built  in  the  United  States  was  al- 
most identical  in  1894  and  1892.  In  1893 
the  tonnage  built  was  94,294,  of  which  two- 
thirds,  62,825,  was  built  on  the  lakes.  In 
the  year  ending  June  30  last  the  total  was 
51,470,  and  not  much  more  than  one-third 
of  this,  19,949,  was  built  on  the  lakes.  Mar- 
quette, which  reported  17,398  tons  in  1893, 
reports  nothing  in  1894  ;  Cleveland  drops 
from  16,042  to  4,389  ;  Port  Huron  from 
9,050  to  3,401  ;  Chicago  from  8,867  to  3>°92, 
and  Detroit  from  8,127  to  6,780.  On  salt 
water  the  tonnage  built  in  1894  was  almost 
exactly  the  same  as  that  in  1893,  the  figures 
being  respectively  31,417  and  31,469.  In 
the  two  years  Newport  News  and  Phila- 
delphia changed  places.  Newport  News 
reported  13,983  tons  in  1893  and  4,665  in 
1894,  and  Philadelphia  reported  5,527  in 
1893  and  13,748  in  1894.  Bath  reported 
nothing  in  1893  and  nearly  6,000  tons  in 
1894,  while  Wilmington  dropped  from  nearly 
5,000  to  less  than  800 ;  Baltimore  shows 
little  change,  and  San  Francisco  built  one 
steamer  of  3,528  tons  in  1893  and  one  of  103 
ton  in  1894.  The  violent  fluctuations  in  the 
amount  of  tonnage  built  is  shown  in  the  fol- 
lowing statement  by  years  : 

Year.  Tons.  Year.  Tons. 

1885 44,028  1890 80,378 

1886 14,908  1891 105,618 

1887 34,354  1892 51,374 

•  888 36,719  1893 94.532 

1889 54,542  1894 51,470 

The  increasing  size  cf  vessels  is  shown  by 
the  fact  that  while  there  was  only  96  tons 
difference  between  the  construction  of  1892 
and  that  of  1894,  55  vessels  were  constructed 
in  the  former  year  and  only  39  in  the  latter. 
Among  the  constructions  of  1894  may  be 
mentioned  a  steel  sailing  ship  of  3,004  tons." 
in  Bath,  and  another  of  1,644  in  Philadel- 
phia ;  a  steel  steamer  of  4,665  tons  at  New- 
port News,  one  of  3,401  at  Port  Huron,  one 
of  3,092  at  Chicago,  one  of  2,975  at  Bath, 
one  of  2,237  at  Buffalo,  and  three  of  6,780 
tons  in  the  aggregate  at  Detroit.  Of  course, 
the  Sf.  Louis,  launched  at  Philadelphia  the 
other  day,  does  not  appear  in  this  enumera- 
tion. Wooden  construction  is  not  included 
in  these  figures. 
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Qlarkson 
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ACCOUNTANTS 


Established  1864. 

«fe  Wellington  St-  East,  TORONTO 
THE 

Best  Dpsetter 

A  Poor  Upsetter  meaDs  to  the  black- 
smith who  buys  o^OEAf/fo  it  money  thrown 
away.  In  the ^^-^fy- long  run  it  don't 
pay  a  merchant  ^\JJ>  to  handle  goods 
that  are  not  sat-  ^G/^j^P  isfactory  to  his 
customers.  Jardir.e's  Patent  Tire  Upsetter 
is  reliable  and  durable,  and  moderate  in 
price. 


A.  B.  JARDINE  &  GO. 

Manufacturers  Blacksmiths'  Tools 
HESPELER,  ONT. 


Calcined  Plaster.         Sewer  Pipes. 

Chimney  Linings  and  Tops. 

Mortar  Stains.  Fire  Bricks  and  Clay. 

Enamelled  Porcelain  Sinks. 

English  and  Belgian  Portland  Cements 

and  General  Builders' 
and  Contractors'  Supplies. 


W.  McNally  &  Co. 

MONTREAL. 

1879 ESTABLISHED 1 8  79 

Essex  Handle  and  Wood-Turning  Works 


You  can  make  no  mistake  by  placing  your  order  for 
Axe  Handles  with  us.  Our  Shaved  Pattern  Second 
Growth  Axe  Handle  is  undoubtedly  the  best  handle  in 
the  market.  Our  Polished  Octagon  Axe  Handle  cannot 
be  improved.  Our  Second  Growth  Osk  is  a  beauty. 
Our  timbers  the  toughest  and  patterns  the  best.  Ship- 
ment for  June  and  July  exceeds  three  thousand  do/en. 
Let  us  have  your  specification  for  future  shipment  now 
and  you  will  be  pleased. 

GARDNER  BROS.  &  CO., 
ESSEX,   ONT. 


THE  NUT  AND  BOLT  TRADE. 

The  quarterly  meeting  of  the  National 
Amalgamated  Association  of  Nut  and  Bolt 
Makers  was  held  at  Darlaston  on  Monday. 
There  was  a  representative  gathering,  pre- 
sided over  by  Mr.  John  Richards.  The 
chairman  said  the  nut  and  bolt  trade  had 
not  improved  in  the  slightest  degree  during 
the  past  quarter,  a  fact  to  be  sincerely  re- 
gretted, as  many  families  were  suffering 
most  acutely  in  consequence  of  the  serious 
depression.  The  auditors  reported  that 
during  the  quarter  the  expenditure  had 
slightly  exceeded  the  income,  wh:ch  was 
accounted  for  by  the  extra  expense  incurred 
in  sending  a  representative  to  the  Trades 
Union  Congress.  Some  discussion  arose 
concerning  the  action  of  a  certain  firm  in  the 
trade  reducing  wages  below  the  present  list 
of  prices,  and  it  was  decided  to  leave  the 
matter  in  the  hands  of  the  Darlaston  branch 
— if  necessary,  to  put  in  a  notice  demanding 
wages  in  accordance  with  the  present  list  of 
prices. — Hard.vareman,  Birmingham. 

SILICA  IN  PIG  IRON. 

A  series  of  tests  shows  that  the  percentage 
of  silicon  in  pig  iron  is  lowest  in  that  part  of 
the  metal  which  is  nearest  to  the  bottom  of 
the  blast  furnace,  and  increases  in  the  same 
charge  as  the  upper  portion,  nearest  the  slag 
hole,  is  approached — sometimes  to  the  ex- 
tent of  one  per  cent.  But  it  is  not  possible 
to  correlate  the  initial  silicon  percentage  and 
the  rate  of  increase,  as  it  often  happens  that 
a  sample  in  which  the  lowest  portion  con- 
tains but  little  silicon  is  unusually  rich  in 
that  element  in  the  upper  part.  The  differ- 
ence cannot  be  accounted  for  by  the  lower 
specific  gravity  of  the  silicon,  yet  the  phos- 
phorus and  sulphur  do  not  show  the  same 
variation.  The  results  of  eight  tests  are  as 
follows  : 

Percentage  of  Si  from  below  upward. 

Test.  , * -> 

i 1.13     '-IS     I-I5     1-19     '-33     i-4°     1-42 

2 1.38     i-44     i-45     i-°°     1-63     i-7z     i-79 

3 1. 15     T.34     1.43     1.57     2.17     2.18     2.20 

4 1.49     1.50     1.54     1.66     1.82     1.84     1.88 

5 1.95     2.09     2.13     2.45     2.70     2.72     2.76 

6 ...    .  1. 81     1.83     1.84     1.86     1.89     2.86     2.20 

7 2.72     2.74     2.77     2.79     2.85      2.88     2.89 

8 2.46     2.48     2.50     2.53     2.34     2.58     2.60 

POOR   OUTLOOK  FOR  WORKERS. 

Touching  the  hob-nail  makers'  strike,  says 
Hardware,  Birmingham,  what  hope  is  there 
for  the  workers  when  nails  like  a  sample  be- 
fore us  can  be  sold  at  from  2d.  to  3d.  per 
lb.,  according  to  the  size.  This  nail  has  a 
stem  equal  to  any  hand-made  nail.  It  looks 
as  if  the  hand-men  would  have  to  turn  their 
efforts  in  some  other  direction  than  nail- 
making,as  their  prospects  of  getting  a  living 
are  becoming  less  and  less  every  year. 
Machinery  is  being  invented  and  perfected 
so  that  even  with  a  choice  of  nails  at  equal 
prices  the  hand-made  would  with  many  take 
second  place  owing  to  the  irregularity  of  the 
article. 


DOWSWELL  BROS 

HAMILTON,  ONTARIO 


MANUFACTURERS  OF 


Clothes  Wringers,  Mangles, 
Churns,  Washing  Machines, 
and  Household  Specialties 


Prices  are  low  but  you  will  find 
our  goods  first-class.  Send  for 
Catalogue 


Eastern  Agents 
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TH^ 


Universal 
VaRniSh 


Is  a  leader  for  Inside  or 
Outside  Work. 


A.   RAMSAY   &  SON 

MONTREAL. 


Long  Folding-Handle  Dust  Pan 

P.S. — These  are  less  bulky  than 
the  ordinary  Pan 

The  Handle  Locks  when 
in  use  and  stands  alone. 
Avoids  stooping  and  dust- 
ing the  clothing.  Something 
every  family  requires.  Every 
customer  a  probable  pur- 
chaser. 

Manufactured  by 

TARBOX  BROS.JORONTO 

For  sale  through  the  WHOLESALE   trade   generally. 

Price  per  dozen,  $    2.00 
gross,   $21.60 

Sample  orders,  not  less  than  one  dozen,  delivered. 


Lucas  k  Co.'s 

IMPERIAL 
FRENCH  GREEN 


This  brand  is  being  pirated  by  unscru- 
pulous parties  who  recognize  the  fact 
that  discrim  nating  and  practical  judges 
pronounce  it  The  Best  Green  Made  and 
will  have  no  other. 

.  .  Beware  of  Counterfeits. 


26 


HARDWARE 


TELEPHONE    1780. 


J.  H.  FARR  &  CO.  hmoof  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,  Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 
8  to  16   MORSE   STREET,       -        -        TORONTO,     ONT. 


For  Iron  Fencing 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
and  Ornamental 
Iron  Works, 

73  Adelaide  8treet  West,  TORONTO. 


0<*°B»TE  »*„„    JOSEPH  RODGERS  &  SONS, 


Limited. 


MANUFACTURERS   OF 

Pocket  and  Table  Cutlery,  Scissors,  Razors,  Erasers,  Etc. 

These    goods    have    fully    maintained    their    reputation    as    the    best    cutlery    in    the    world    for    over 

ONE    HUNDRED  AND  FIFTY  YEARS. 

Any  Infringements  of  our  Name  and  Corporate  Mark  will  be  promptly  prosecuted. 


Sole  Agents  for  Canada, 


JAMES  HUTTON  &  CO., 


Montreal 


CURRENT    MARKET    QUOTATIONS 


METALS. 


Tire  Steel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb   0  10    0  14 


Tin. 

bamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  18J    19 
Straits "     ....  18     18J 

Tin  Plates—  Charcoal  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes $5  25 

IX  "  6  50 

l.JL.X.,       "  7  75 

Raven  &  P.D.  Grades- 

I.C.,  usual  sizes 3  75    4  ou 

r  v  "  4  75     5  00 

tv  ><  ....     5  75     6  00 

I'txi'       "  " 6  75    7  00 

D-O..W1X17         3  60    3  75 

DXl"'"" '.'.'.'.'.'.'.'.     4  75    5  00 

Note. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates— Bright 

Bessemer  Steel— 

I.C.,  usual  sizes   3  iu    a  &o 

I.C.,  special  sizes 3  25    3  3b 

Charcoal  Plates— Terne. 

Dean  or  J.G.  Grade—  .'-,.« 

I  C.  20  x  28,  112  sheets  . .     6  50    6  75 
I.X.  Terne  Tin 8  75    9  00 

Charcoal  Tin  Boiler  Plates. 
Oooklev  Grade-  Per  lb. 

X.X.",  14x56,  50  sheet  bxs  ) 
•        14x60,  "  [  6c,    6ic 

l*x65.  ) 

Tinned  Plates 

72x30  up  to  24  gauge 61    6J 

26        "     6|    7 

28    "  n  n 

Iron  and  Steel. 

Base  Price 

Common  Ba*-,  per  100  lb    180 

efined      "  "  ••    2  35    2  65 

HorseShoe;;  «  ..    2  60    2  75 

SSS      ::     ■      ::  »S  5S 

SwSSisH         »  «  -4  00    4  25 

Sleigh  Shoe  Steel 2  50 


Russian  Sheet 

Tank  Platesl-5  and  thicker 

Boiler  Rivets 

Boiler  Tubes. 


0  104  0  11 
2  00  2  25 
4  50    5  00 


S-inch 
-inch 


104c 
13J 


Steel  Boiler  Plate. 

i  inch  82  45 

16     "      2  35 

^      "      ndthioker 2  25 

Sheet  Iron, 

to  20  gauge  2  40   2  50 


22  to  24 
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Canada  Plates. 


25  2  35 
2  35  2  45 
2  50   2  65 


Alldull 2  15 

4  polished 2  2o 

All  Bright  2  50    2  85 

Iron  Pipe. 

Wrought  674  to  70  p.c. 
Galvanized,  50  to  50  &  5  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  16  to  20  ft. 

Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 41,4$ 

26  gauge,  "       4},  5 

28     "  "       5.    °i 

Gordon  Crown— 

16  to  24  gauge,  per  lb  4      4J 

26gauge,  "         41     4$ 

28      "  "         4}     5 

Note— Cheaper  grades  about    J  cen 
per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 6    6  3-5 

1        "  "       4|    4J 

5-16"  "      4i    4} 

%       "  "       4*     4§ 

7-16"  "      3i    4 

"  Vt      "  "       3&    »i 

%    "       "    n  3 

U  %       "  "       ....2  4-5    24 

Trace,  per  doz.  pairs    $3  60  5  90 

German  coil,  per  100  ft  ....165  2  70 
Jack  chain,  iron,  single,  per 

doz  yards 0  13  0  50 

Jack  chain,  double,  per  doz 

yards 0  15     

Jack  chain,  brass,  single,  per 

doz  yards 0  20  110 


Copper — Ingot. 

English  B.  8  ton  lots  0  10J  0  11 

Lake  Superior  0  104  0  11 

Bolt  or  Bar. 
Cut  lengths,  round,  1  to  4  in.  $0  20  $0  22 
"  round  &  square 

1  to  2  in 0  19    0  21 

Vote— Complete,  lengths  abou  If  teen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 
Dntinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60   $0  14    0  16 

TJntinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  141  °  16i 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
3  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb..  0  16    0  17 
35  to  45      "  "       ..0  141  0  151 

"       50  lb  and  above  per  lb  0  14    0  141 
Boiler  <fi  T.  K.  Pitts 

Plain  Tinned   per  lb 0  19 

Spun  "         0  23 

Wire. 
Pure,  in  coils— 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  18  0  20 

27  to  30      "      ..  0  20  0  21 

"       30  and  up 0  23  0  26 

Sheets,  hard-rolled  2x4  ft...  0  21  0  23 

Zinc  Spelter. 

Foreign,  per  lb 0  041  0  04$ 

Domestic    "     0  04J  0  041 

Zinc  Sheet. 

5  cwt  casks 0  04| 

Part  casks 0  05 

Lead. 

Imported  Pig.  per  lb 0  2J    0  03 

Domestic  "      0  02| 

Bar,  1  pound 0  04§ 

Sheets,  24  lbs,  sq.  ft,  by  roll  0  044  0  04$ 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  04,  0  041 

Note— Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  30  p.c. 
discount. 

Note— Cut  lengths,  net  price  ton  lots 
30  and  10  p.c.  dis.;  waste  pipe,  in  8ft 
lengths  lists  at  74c. 


Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  13    0  134 

Standard  0  12    0  121 

Wire 0  17    0  19 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb  $0  10    0  104 

Other  makes  "    0    94  0  10 

White  Lead. 

per  cwt. 
Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons   $4  25 

No.  1  Do 4  (0 

No.  2  Do 4  75 

No.  3  Do 3  50 

Brandram  Bros'.  Genuine 6  00 

"  •'       Decorative  5  75 

No.  1  5  10 

f.o.b.  Halifax,  St.  John,  Montreal, 
Toronto, 

Prepared  Paints. 

(In  i,  1  and  1  gallon  tins.) 

Pure,    pergallon $100 

2nd  qualities    "      0  90 

Barn(inbbls)  0  80      0  90 

Colors  in  Oil. 
(25  lb  tins,  standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre    0  06 

French      "        ■. 0  05 

Marine  Black 0  09 

Green 0  09 

Chrome    "        0  08 

French  Imperial  Green 0  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwtl  35  1  40 
"      (J.F.L.S.)"        "  2  75 

"      Royal        "       "  1  10  1  l&v 
Venetian  Red,  (best)    "       "  1  80  1  9w 
English    Oxides    per  cwt        3  00  3  25 
American      "     >      ..        ,,  x  25  t  y0 

Canadian    "     S 

Paris   Green,  per  lb  0  15    0  16 

Burnt  Sienna,  pure,  per  lb 0  08J 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  ulack  "      0  09 

Chrome  Yellows"      0  12 

"  "  Lemon  pure, 

8  lb.  tins.per  lb 0  19 

Chrome  Greens  "      0  12 

Golden  Ochre  0  03} 
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Tarnishes  (in  bbis). 

No.  1  FurnUure,     per  gal 0  69 

Extra        '  ••       o  90 

Brown  Japan  "        0  65 

Brown  Japan,  Turpentine  p.  gal.  0  85 
No.  1  Carriage  •'        i  so 

Gold  Size  Japan       per  gal.  1  00    1  20 
Pure  Orange  Shellac       "       1  y5    2  05 

Hard  Oil  Finish       ISO 

Oil  Shellac 1  40 

White  Shellac 2  25 

Linseed  Oil  (in  bbls) 

Raw,    per  gal  0  52    0  53 

Boiled        "       0  65    0  56 

Turpentine  (in  bbls) 

lelected  Packages,  per  gal    0  39    0  40 

Castor  Oil. 

Best,  perlb 0  06J  0  07J 

Cod  Oil. 

Cod  Oil,  per  gal 0  50    0  51 

Glue  (in  bbls) 

Common,  0  07 j  0  08 

French  medal 0  09*  0  C9$ 

Cabinet,  sheet 0  11    0  12 

White, extra  0  16    0  18 

Gelatine  0  20    0  30 

Strip    0  16    0  18 

Coopers    0  19    0  20 

A  1  clear  0  09 

Liquid  G  lue— F.  LePage's,  dis.  20  to 
25  per  ct.  off  list;  Munn's,  dis.  25  to  30 
per  cent,  off  list. 


HARDWARE. 

Ammunition — Cartridges. 

B.  B.  Caps,  50  and  5  per  cent. 

Kim  Fire  ristol,  dis.40to  45  p.c.  Amer. 

Rim  Fire  Cartridges,  Dom.  50&5p.c. 

Rim  Fire,  Military,  net  list,  Amer. 

Central  Fire  Pistol  &  Rifle,  15  to  18  per 
cent.,  Amer. 

Central  Fire  Cartridges,  pistol  sizes, 
Dom.  30  per  cent. 

Central  Fire  Cartridges,  sporting 
and  military,  15  and  5  per  cent. 

Central  Fire,  Military  and  Sporting, 
Amer.  net  list.  B.B.  Caps,  discount 
45  p.c.    Amer. 

Loaded  and    empty  Shells,  "  Trap  " 
and  "  Dominion  '   grade, 25  p.c 
Shot. 

Canadian,  common,  20  per  cent. 

Brass  Shot  Shells,  55  and  10  p  c. 

Primers,  30  per  cent. 

Wads.  —Baldwin's. 

per  lb 

Best  thick  white  felt  wadding, 
in  $  lb.  bags 1  00 

Best  thick  brown  or  grey  felt 
wads,  in  $  lb.  bags 0  70 

Best  thick  white  card  wads,  in 
boxes  of  500  each,  12  and 
smaller    gauges 0  99 

Best  thick  white  card  wads,  in 
boxes  of  500  each,  10  gauge 0  35 

Best  thick  white  card  wads,  in 
boxes  of  500  boxes,  8  gauge 0  55 

Thin  card  wads  in  boxes  of  1000 
each,  12  and  smaller  gauges...    0  20 

Thin  card  wads  in  boxes  of  1000 
each,  10  gauge 0  25 

Thin  card  wads  in  boxes  of  1000 
each,  8  gauge 0  45 

Chemically  prepared  black  edge 
grey  cloth  wads,  in   boxes  of  p.  M 
250  each- 
Hand  smaller  gauge 0  65 

9  and  10  gauge  0  75 

7  and  8  gauge 0  90 

5  and  6  gauge 1  10 

Superior  chemically  prepared 
pink  edge,  best  white  cloth 
wads,  in  boxes  of  250  each — 

11  and  smaller  gauge 1  15 

9  and  10  gauges 1  40 

7  and  8  gauges 1  65 

and  6  gauges 1  90 

Anvils 

Perlb 0  10    0  12$ 

Anvil  and  Vice  combined 

each 4  50 

Augers. 

Gilmour's,  discount  50  per  cent. 

Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "  each 5  50    6  50 

Post  Hole,  Vaughan's,  each    1  35    1  60 

Excelsior,  JenningB',  discount  50  pei 
,     cent. 

Awls. 

Sewing  per  gross 0  65 

Pegging,  '*  ...    0  65 

Brad,  ....     0  85 

"  handled  "        ...      3  60 

Saddlers'  "        —    0  45 

Awl  Hafts. 

Patent  Peg,  per  gross I,„. 

"    Sewing,         "         ..../  '  ^ 


1  59 
1  25 
1  60 
7  SC 
1  60 


8  Od 


Awl  and  Tool  Sets. 
Killar's  Falls,  perdoz....    2  80    8  30 

per  box    "...     6  00  12  00 


Axle  Grease. 

Per  gross  7  00  13  00 

Bath  Tubs. 

Zinc  discount 4  00    4  25 

Copper,  discount, 5o  p.c.  off  Revised 

list. 
Steel  Clad  20  p.c.  dis. 

Bells—  Ban  i. 
Brass,   60    to  66J. 
Nickel  50  and  10  to  60  p.o 
Door. 

Gongs, Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 
Cow. 
American  make, discount  60to60  and 

5  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American, eacn 2  00    5  00 

House, 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz  3  35    4  75 

Moulders'     "      7  50  10  00 

Blacksmiths'   discount   35,40  percent 

Belting. 
Agricultural,  50  per  cent. 
No.  1,  leather  dis.  40  &  5  p.c.  to 45  p.c. 
Best,  ditto,  30  to  33$  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits — Auger. 
Gilmour  ^  Jis  60  per  cent. 
Excelsior,  discount  60  per  con*. 
Rockf  ord  Common,  65  to  65  and  5  p.c. 

"        Perfection,  50  and  10  per  c. 
Jenmng's  Gen,netlistto5p.centdis 

Car. 
Gilmcur's,  47$  to  50  percent 

Expansive 
Clark's.  15  per  cent. 
Excelsior,  10  percent. 
Gimlet 

Clark's,  per  doz 0  65     0  90 

Diamond,  Shell  "       100    150 

Nail  and  Spike,  per  gross    2  25    5  20 

Blacking,  (Catchpole's). 

No.  1,  Egyptian  Blacking 9  00 

"    2,  "  "  4  50 

Blind  Rollers. 

Annex     per  doz.     1  25  1  76 

Mascot    "  1  35  1  85 

Erminie  "  1  12  1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  75  p.c. 
Tire,  dis   60  to  60  and  10  per  cent 
Stove,  dis., no  and  10  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  70  to  70  and  10  per  cent 

Boring  Machines. 

Complete,  with  Augers,  ea.    5  00    7  5C 

Braces. 

Barber's    6  00    7  75 

Barber's  Ratchet 10  00  11  00 

Farmers' 2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets— Shelf. 

Japanned  Canadian,  per 

doz.  pairs 0  50     3  40 

Berlin  Bronze  Cana'n   0  85    3  20 

Broilers. 
Light,  dis. 65  to  67$  per  cent. 
Reversible,  dis.,  65  to  67$  per  cent. 
Vegetable,  per  doz.,  dis.  37$  per  cent 

Henis,  No.  8        "      6  00 

"    No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz    500    4    23 

Butts — Brass . 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  and  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  70  &  10  to  75  p.c. 
Loose  Pins,  "    70  &  10  to  75  p.c. 
Berlin  Bronzed,  dis.  70.  70  and  5   per 

cent. 
Gen  Bronzed, perpair 0  40    0  65 

Can  Openers. 

Acme,  per  gross   9  00    10  00 

Sardin    Scissors, per  doz.    3  75     4  50 
Card. 

Horse,  per  doz 0  60    100 

Carpet  Stretchers. 

American,  per  doz 100    150 

Bullards  "      6  50     .... 


Size 
United 
i  nches 
14  to  25 
26  to40 
41  to  50 
51  to  60 
61  to70 
71  to  80 
81  to  85 
86  to  90 
91  to  95 
96  to  100 
101  to  105 
106  to  110 
111  to  115 


Per 

50  ft 


11  5 
1  30 


Per 

100  ft. 

2  20 
2  30 

2  75 

3  20 
3  50 

3  90 

4  40 
6  00 


Double 
Diamond 
Per 

50  ft.  100 


1  50 
1  75 


Carpet  Sweepers.  Glass.—  Window. 

Bissell,  per  doz 22  50  Box  Price. 

World  '  21  75 

Daisy,  "        24  00  Star. 

Star,  " '.'■'  is  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "       30  00    33  00 

Cartridges — -See  Ammunition . 

Castors, 

Bed, new  list,  dis.  50  &  5  to  50  &  10  p.c. 

Plate  dis.  50  &  5  to  50  &  10  p.c. 

Cattle  Leaders. 

No  31  and  32,  per  gross  ....    8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  ]    10 

Queenston       " 1  10 

Napanee  "  ...'     mm\t     1  10 

Chalk. 
Carpenters'  Colored,  per 

gross 0  45    0  75 

White,  lump,  per  owt   0  60    0  65 

Red 0  05    0  06 

Crayon,  per  gross   0  14    0  18 

Chisels— Socket,  Framing  and  Firmer 
American, dis  70  and  10  per  cent . 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz....     0  85     4  00  Picture  Glass 

.  Churns  Pil  kington's  ordinary . 

Daisy  or  Leader,    dis.    from   factory   1st  break    440 

60  and  2%  percent.   From  stock  60   2nd 


3  90 

4  30 
4  80 
6  30 
f  80 
6  75 

8  25 

9  50 
11  25 
13  50 
15  00 


Pilkington. 
Ordinary. 
1st  break $2  70 


2nd 
3rd 
4  th 
5th 
6th 
7th 


2  90 

3  lo 
3  40 

3  65 

4  15 
4  65 


per  cent. 

Clamps. 
Judd's,  dis.  20  p.c. 

Stearns,  perdoz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60     4  00 

Enterprize,  No.O   135 

No    2 2  70 

Compasses,  Dividers,  etc. 
American, die., 60$  to  65  p.c. 
Cradles,  Grain. 
Canadian,  discount  25  to  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list; 

dis.  40  per  cent. 
Hart  Mfg.  Co.,  (boltdies)  (Amer.  list) 
dis.  25  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz  0  88    1  60 

English,     "        2  00    4  00 

Draw  Knives. 
American,  dis.  70  and  10  p.c. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  perdoz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37$  to  40  per  cent. 
Standard,  dis.  47$  to  50  p.  c. 

Elbows — Stove  Pipe 
$1.00  to  $1.65  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30    0  61 

Wine,  per  doz  130    2  25 

Star,  "  2  80    3  90 

FennsCorkstops.No  Xp.doz 170 

Petroleum,  per  doz 4  50    6  50 

Files  and  Rasps. 
Kearney  &  Foote's  discount  Am.  List 

50  and  5  per  cent. 
Black  Diamond,  50  &10  per  cent.  dis. 

Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50  and  10 
per  cent 


3rd 
4th 
5th 
6th 
7th 


4  70 

5  40 

5  90 

6  50 

6  90 

7  7C 


Gas  Fittings  and  Staple   Brackets 

Jas.  Barwell,  Toronto- Dis.  20  to  25  p 
c,  free  of  du*y.     Net  list  on  applil 


cation 
„,  Glue  Pots. 

Tinned,    each   

Enamelled  "      


« 


0  13 
0  30 


2  50 
1  80 


30    . 

0  55    ., 

Grindstone  Fixtures. 

P.  S.  &  W.,  per  doz 3  60    4 

Hammers— JVail. 

Maydole's    net  list  to  5  per  cent,  dis 
Can.  discount  25  to  27$  p.c 
Tack. 

Magnetic,  per  doz  1  10    1  so 

Sledge 

Canadian,  per  lb 0  12* 

Ball  Pean. 
English  and  Can.,  per  lb       0  25 
Handles. 

Axe        perdoz 75 

Store  door    "      °     1  00 

Chest,  per  doz  pairs  040    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer    "         325    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork . 
C.  &  B., discount  35percent.  to40p.c. 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.o 

Saw. 

American,  per  doz  100 

Plane. 

American,  per  gross 3  15 

Hammer  and  Hatchet. 

American,  per  doz   0  50 

Cross  Cut  Saw. 
Canadian  perpair 015 

Hangers. 

Door  4  and  5  inch,  per  pair    940 
Lanes,  50  to  50  and  5  p.c. 

Hatchets. 

Can.,  dis  40  to  42$  p  c. 

Hinges. 

Toronto  File  Co.,  50  aDd  10  to  60  p.c.    Blind,  Parker's, dis.  60and  10  to65n  c 
Amer.  list  "       hepard's  Noiseless,  dis  60  pc 

Jowitt's, dis. Can. list, 25pc.  to  27$  p.c.  "  "    Buffalo,  dis  60  to  70  pc 

Globe  File  Co.'s  disc.  60  and  10  p  c.         Light  T  and  strap,  dis  65  to  70  p.c 

Horse    Rasps,  Kearney  <fc  Foote's  dis    Heavy,  per  lb 03  3-5    0  04? 

Am  list,  60  to  60  and  5  p.c.                      Screw   hook  and  hinge- 
Horse  Rasps, dis. 45  p.c.  Amer.Hellers         6  to  10 in.,  per  set 0  00    0  033 

Horse  Rasps,  Spencer's,  dis.  Can.  list       12  up  "        0  CO    0  02! 

40  p.c.  Perdoz.  set 

Horse  Rasps,  Toronto  FileCo.,  50  and    Screw,  Eureka 113    1  80 


1  25 
3  75 
0  8C 
0  20 

0  80 


10  p.c,  Amer.  list. 

Fluting  Machinee. 

Each 0  60    2  00 

Forks. 
Hay, Manure,  etc, dis. 50$  p.c   rev.  list 

Freezers,  Ice  Cream. 
Gem,  dis,  57$  to  60  per  cent. 
Shepard's     Lightning, dis.  50 
and  10  p.c. 

Fruit  Presses. 

Henis',  per  doz  3  25    3  50 

Enterprise,  discount  10  p.c. 
Shepard's  Queen  City,  dis.  15  p.c: 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges— Marking,  Mortise,  etc. 

Stanley's,  dis. 50,  55 p.  c. 

Wire  Gauges 

Winn's  Nos. 26 to33,  each     165    8  40 


Gate,  Clark's 1  so    2  20 

"      Shepard's,  dis  50  to  60  p.c 

Perdoz.  pairs 

Spring     135    140 

"    Shepard's  Samson   175    1  90 
Hoes. 

Garden,  Mortar,  etc.,  discount  52$ 
per  cent,   revised   list, 
to   50  planter  doz 4  00    5  Oi 


Hooks — Cast  Iron 

Birdcage,    perdoz 0  50    1  it 

Clothes  Line,    "        0  27    0  63 

Harness,  "        0  72    0  88 

Hat  and  Coat,  per  gross      1  00    3  00 

Chandelier    perdoz 0  50    1  00 

Wrought  Iron, 
Wrought  Hooks  and  Staples,  Car. 

dis.  40  and  5  to  40and  10  per  cent. 
Wrought  Hooks  and  Staples,  Amer 

dis.  tu  to  80  and  lOnercent. 
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HARDWARE. 


Wire. 
Hat  andCoat.dis.  55  to  60  p. c 

Belt,perl,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.  60  per  cent. 

Horse  Nails 
Canadian, dis.    60  to  60  and  2$  p.o. 

Horse  Shoes, 
F.O.B.  Toronto  &  Hamilton — $3  65 
Snow,        "  "  ...     3  75 

F.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  Picks. 

Stamper  doz 3  00   3  25 

Kettles. 
Brass  spun,  7$  per  c.dis.  off  new  list 
Copper,  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 
American,  60  and  10  to  65  and  5  p.c. 

Keys 
Lock,  Can, dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.  P.,  85  to  3  00 

per  doz. 
Bronze, Berlin,  per  doz  ..    2  75    3  25 
Bronze  Gem,        "        ....    6  00    9  00 
Sava  "         ....     8  75  10  00 

Shutter    porcelain,  F  & 

L   screw,  per  gross $130    4  00 

Knives. 
Clauss,  bread, cake  and  paring  knives 

$7.20  per  doz.  nett. 
Hay  Knives,  spear  point,  L  or  T  hdle 
52$  per  cent.  dis. 

Lightning,  per  doz 6  50    8  40 

Heaths,  45  per  cent.  dis. 
Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
(Galvanized  1  87    3  85 

King,  wood,  "  2  75    2  90 

"       glass  '  4  00    4  50 

ill  glass,  '  1  20    1  30 

Lines. 

Pish,    pergross 1  05    2  50 

Chalk,         "  1  90    7  40 

Locks — Door. 

Canadian, dis.  per  cent 50 

Russell  &Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  percent,  40to42$p.C. 

Padlock. 
English  and  Am.  par  doz       50    6  00 
Scandinavian,  "  1  00    2  40 

Eagle,  dis.  percent, 15  to  17$  pc. 

Mallets. 
Tinjmiths',  per  doz    1  25    1  50 

Carp't'rs', hickory      "  1  25    3  75 

Lignum  Vitse,  "         3  85    5  00 

Caulking.each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis     00  to  25 
percent,  dis. 

Home,  each 

Mincing  Knives. 

American,  per  doz  42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  percent,  65  to 
70.10  to  75  per  ceDt 

Nails. 
Cut  Nails  (Iron) 

1.  Either  Canada  or  Amer.   Pat'n. 
Basis— 50  to  60  dy 1  75 

40dy 1  80 

30  dy 1  85 

20, 16&12dy 190 

lOdy .     1  95 

8&9dy 2  00 

6&7  dy 2  15 

2.  Amer.  Pattern  Only 

from  4  to5dy 2  25 

3dy.(lath) 2  75 

3.  Canada  Pattern  Only 

from  4  to  5  dy 2  25 

3dy.(lath) 2  65 

3dy.  A.P.  Fine S  35 

Cut  Nails(  steel)  Add  10c.  to  the  prices 

in  list  for  iron  nails. 
Wire  Nails,    75,   10  and  5  per  cent  ; 
3  per  cent,  cash  delivered  in  lots 
of  10  kegs  or  more. 
Brads  &  Moulding  Nails,   75, 10  and 
5  per  cent,  from  new  list. 
Nail  Pullers. 

(Jerman  &  American 1  85    3  50 

Nail  Sets. 

pergross 
Sauare,  round  and  octa- 
gon             3  38    4  00 

Diamond 12  00  15  00 

Netting. 
Poultry,  65  to  65  and  5  per  cent. 

Oil. 
Canada  Refined  Oil  (Toronto)  14       15 

Carbon  Safety     "     0  17    0  18 

Canada  WW.     "      0  20    0  22 

American  W.W. "    0  25 

S  R,  Seal pergal  0  63    0  65 


Oilers. 
MoClary's  Galvan.  Iron 
Oil    Can,    with    Pamp, 

perdoz J9  50 

Zinc  and   Tin,  dis.   50,  50  and  10. 

Copper,per  doz 1  25    3  50 

Brass,  "       1  50    3  50 

Malleable,  dis.  Sb  per  ct. 
Pails. 

Gafvanized,  perdoz  2  25    3  30 

Pencils. 

Dixon's,  per  gross 100    4  25 

"        Carpenter 2  25    3  60 

Picks 

Par  doz 6  00    9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent     American  dis. 57$ 
Wood,  fancy  Canadian,  orAmerican 

40  per  cent. 

Bailey's(StanR  &  L.Co.)42$  to45p.c 

Miscellaneous,  dis.  15  to  17$  per  cent 

Bailey'sVictor.dis.  15  to  17$percen< 

Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.  dis 

37$,  40  p   c. 
Button's  Imitation,   per 

doz 500    9  00 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  and  10  p.  c. 
Poppers. 

Corn,  square,  per  doz 135    2  00 

Pruning  Shears. 

Perdoz 4  00    5  50 

Pulleys 

Hothouse,  p6rdoz 55    100 

Axle 22       33 

Screw  27    100 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  60  to 

60  and  5  per  cent. 
Pitcher  Spout,  70  to  70and  5p.c 
Canadian  Cistern  60  to  62$  p.  c.from 

factory. 
Canadian  Pitcher  Spout  70  to  70  and 
5  p.  c.  from  factory. 
Punches 

Saddler's,     perdoz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  per  inch     100 

Putty 

Bladder,  per  100  lbs 1J        2 

Tins, lbs  2  50    2  75 

Bail. 

Barn  Door,  per  foot 3  3$ 

Sliding  Door,        "       3J        3J 

Lanes,  3$  to  3^c.  ft. 

Bakes. 

Cast  Steel  and  Malleable  Canadian 

list  dis.  52$  p.c.  revised  list. 

Razors. 

Boker's,  perdoz    7  50  1100 

Wade  &  Butcher's      "         3  60  10  00 

Arbenz's,  "         9  00  18  00 

Razor  Strops. 

Currier's,  per  doz  1  25    3  60 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent   cash  30  days. 
Copper  Rivets,  dis.  50  per  cent. 
Iron  "  "    55  and  10  p.c. 

Tinned  and  Black  Rivets,  55  &  10  p.c. 
Burrs,  Iron,  50  and  10 
Terms,  4  mos.  or  3  p.c.  cash  30  days 
Bivet  Sets. 
Canadian  dis.  30,  35  per  c. 

Rope         Per  lb. 

Sisal.    Manilla. 

7-16  in.  and  larger 7$       91 

Ji,  5-16,  3b  in... 8       10 

Cotton,  per  lb 13       16 

New  Zealand 8$         9 

Russia  Deep  Sea.perlb..      12$      13$ 

Jute    "    ...      06J      07$ 

Rules. 
Boxwood,  dis.  80  to  80  &  10  p.c. 
Ivory,  dis  37$  to  40  per  cent 
Sad  Irons. 

Mrs.  Potts,  per  set    65 

"  N     P.  '  ....         90 

Sad  Heaters. 
Dome  ,Shepard's, per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&  A.,  sand,  40  and  5to  45  per  cent. 

Emery,  per  quire 55        90 

Sash  Cord 

Perlb 22        50 

Sash  Locks. 
Triumph  and  Morris, dis37$,  40per 
cent. 

Kempshell's  dis.  40,  62$  per  cent. 
Canadian,  dis.   45,50  p.  c 
Sash  Weights  . 

Sectional,  perlb 1$     If 

Saws. 
Crosscut,     McMillan      & 

Haynes,  per  ft      0  40    0  70 

"Empire"     EcMillan     & 
Haynes,  perdoz 7  50 


Hand,  Disston's,  dis   15  p.c. 
S.  &  D  ,  dis.  35  oer  cent,  to  40  p.c. 
Cro3sCut,  Disston's,  per  ft.  35  to  55 
S  *  D  dis.  35  pc.  on  Nos  2  and  3. 
Hack, complete,  each.. ..        75    2  75 

"       frame    only  75 

Saw  Sets. 
•'Lincoln"     McMillan    & 

Haynes,  per  doz 7  50 

Scales. 
Standard  Manufacturing  Co.,  60  p.c. 
Gurney  Scales,  60  p  c. 
B.  S.  &  M.  Scales,  50  p.c. 
Scrapers. 

Box,    perdoz  2  10    4  50 

Foot,       "  40    3  50 

Screens. 
Window,  patent,  perdoz    3  50    4  50 

Door,  per  doz 10  75 

Screw  Drivers. 
Sargent's,  perdoz 65    4  00 

Wood,  F.  H.,  Iron,  and  Steel,  80  per 

cent.,  dis. 
Wood,  R.H.     "       75  per  cent.  dis. 
"      F.  H.  Brass77$ 
•'      R.H  72$       " 

Diamond   Point  wood   screw  nails 
bright,  dis.  77$  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  52$  per  cent,  revised  list 

Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis. 75  percent 
B.  &  W.  N.  P  ,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
Mina.,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"       N.P„  70  per  cent. 
Clauss,  Full  nickel,  60  p.c.  off 

"      Japanned  handles,  67$  p.c.  off. 
Sheaves 
Sliding  Door,  per  set    ...        77    140 

Shovels  and  Spades 
Canadian,   dis.  42$   special  brands 
net  price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz    105    110 
"  tinned,  1  25    1  35 

Tin  Rim,  "  "  2  30    2  45 

"  black,       "  1  80    2  25 

Snaps 
Harness,  German,  dis.  35  to  37$  p.c 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  J  or  Yt  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Perlb 0  26 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves. 

Wood,  English  1  80    5  00 

Iron,  American 135    2  35 

Spoons  and  Forks. 

TeaSpoons  pergross    7  50    12  00 

Dessert  "      ....         "         21  00 

Table       "      ....         "         30  00    30  00 

DessertForks...        "         24  00 

Medium     "      -         "         27  00 

Table  "      ■•         "         36  00 

Squares. 

Iron,  per  doz  166    2  90 

Steel,  dis.  80  and  5  to  80  and  7H  p.c. 
Try  and  bevel,  dis.  50  to  52$  percent 

Staples. 
Fence,  galvanized,  per  lb       3}       3$ 
Wrought  Iron,  dis. 80  &  5  to  80  &  10 
Stocks  and  Dies,  Amer.   dis.  25  p.c. 

Stove   Polish,  (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz 1  7b 

No  1,  Stove  Paste,  per  gross  —  S  00 

•'2       "  "         "        "      ....     4  80 

Stone. 

Washita, perlb 0  25       50 

Hindostan,  per  lb 0  06       07 

"  Slips,  per  lb  9 

Labrador,   perlb 0  13 

Axe,   "        0  15 

Turkey  '       0  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind, perton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut, Carpet  Blued, gimp,  60 per  cent 
"  tinned,  dis.  70  per  cent. 

Swedes'  iron,  blued  ortinned,  dis.  50 

per  cent. 
Upholsterers" dis.  50  percent. 
Copper  Nails,  dis.  62$  per  cent. 

"      Tacks,  45  per  ceni,. 
Clout  Nails,  dis    60  to  67$  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  60  to  65  per  cent. 


Trunk  Tacks,  dis.  57$  per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  62H  P 
Cigar  Box  Nails, dis.  45  per  cent 
Shoe  Finders' TacKS, 50  per  ceDt. 
Shoe  Nails,  Hungarian  Nails,  etc., 37$ 
per  cent. 

Tape  Lines. 
English, assskin  perdoz.  $2  75  $5    0 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman  s,     each  0  90    2  85 

"  steel, each       0  80    8  00 

Thermometers. 
Tin  case  &  dairy,   dis. 75  to  75  &  10  p.c 

Thimbles. 

Asbestos, filled,  per  doz.,  35  to  40  p  ;.; 

Ties. 

Cow, perdoz 1  "Jo    2  50 

Tinner's  Tools. 
P.S.&W.,netlist. 
Canadian  15  to  35  per  cent  dis. 

Tinware. 
S  tamped, dis.  Assn  list, 70,  andl2$  per 
cent,   to  70   and  25  p.c.  on  special 
lines. 
Japanned, Prices  on  application 
Pieced,  "       "  " 

Transom  Lifters 
Payson's,?2.60  to  $5.00  per  doz. 

Traps 
Game,Newhouse,dis33Jp.e.to  35  p.c 
Game.H  &  N.,  P.  S.  &  W.  orSteel,62$ 
to  60.10   H  &  N  and  70  p.c.  steel. 

Mouse,  per  doz  0  35    1  50 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz   4  75    9  00 

Brade's        "        00  10  50 

D   &  S.,  discount  35  p.c. 
Triers. 

Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  Russian,  per  lb 0  00    0  21 

Wrapp'g,mottl'd,pr.pack    0  50    0  60 
"         cotton,  per  lb..    0  17    0  18 

Mattress,  per  lb    0  33    0  45 

Staging        "         0  27    0  36 

Broom         "         0  30    0  5|» 

Binding,  Common  Sense-     6$ 

"         Blue  ribbon 0    8 

"         Red  cap 0    7 

"         Sterling   0  6} 

"         Prison    0  8 

On  prison  made  twine  freight  is 
prepaid  to  any  railway  station  in 
Ontario. 

Vises. 

Hand, perdoz 4  00    6  00 

Bench,  parallel,  each 2  00    4  50$ 

Coach,  each  6  00    7  00 

Peter  Wright'?,  per  lb....    0  12    0  13 

Pipe,  each 5  50    9  00 

Saw, perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz    4  00    8  50 

Washers  "Iron,"  40  per  cent.,  4  mos. 
or  3  per  cent. 

Well  Wheels. 
Amer. .perdoz.  8,10  &  12  in.    3  38    6  00 

Wire. 
Brass  Wire,  16  to  25  wire  gauge,  18  to 

24c.  lb. 
Copper  Wire,  17$  p.  c.  dis. 
Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
[In  lots  of  1,000  lbs.,  annealed  oiled, 
and  annealed  and  galvanized.freight 
will  be  prepaid.] 

Bright,  Coppered  steel  and  spring  20 
per  cent  f.o.b.  Montreal,  Toronto  or 
Hamilton. 
Broom  Wire  5|  to  6}c.  per  lb. 
Clothes  Line  Wire,  19  gauge,  perdoz 

coils 3  95 

Wire  Fencing. 
Galv.2barb,2$&5in.apart     "1  „,        „, 
"4      "    4  &  6  "      "         /•*'        3» 
"    Plain  twist,  all  deld        3J       3$ 
"    Steel  thorn  and  rib- 
bon         4}      5 

"  Lock  Barb,"  4  point 4$ 

Ditto  Glidden  2  point 4$ 

Galvanized    Barb,     "  Ly- 
man,'^ to  4  points 4$ 

Steel  staples  3}     3$ 

Terms,  60  days  or  2  percent,  in  30 
days.  j, 

Wire  Cloth 
Ordinary ,  discount  25  p.c. 
Painted  Screen,  p.lOOsq.ft    1  85    1  9 

Wrenches. 
Acme,  35  to  37$  per  cent. 
Agricultural,  70  and  10  to  75  p.c. 
Standard, dis.  60, 60  &  lOp.c. 
Coe'sGen'ne.dis.  3 2$ to  35 p.c  dis. 
Diamond,  dis.  33J,  35  p.  c. 
Tower's  Engineer,  each    ..     2  00    3  0< 

S.,  perdoz 5  80    7    0 

G.  &K.'sPipe    "      6  00 

Burrell's    "     eaci 3  40 

Pocket,  perdoz 125    2  00 


Half  Price 


The  original  selling  price  of  "  Ideas  for  Hardware 
Merchants'    was  $1.00  ;  the  price  now  is 


And  Only  handled  by  ourselves.       We  bought  out  the  publishers 
at  a  bargain,  hence  the  exceedingly  low  price. 


"  There  is  a  tide  in  the  affairs  of  men 
Which  taken  at  the  flood  leads  on  to  fortune  ; 
Omitted,  all  the  voyage  of  their  life 
Is  bound  in  shallows  and  in  miseries." 


This  is  the  opportunity  of  your  life.  Will  you  grasp  fortune  as 
she  rapidly  glides  past  you  .and  within  reach  ?  We  have  only  a 
limited  number  of  copies  and  they  are  rapidly  going.  Mailed  on 
receipt  of  price,  postage  prepaid. 


THE  J.  B.  McLEAN  PUBLISHING  CO. 

10  Front  Street  East,  TORONTO,  ONT. 


Brandram  Bros.  &  Co, 


ROTHERHITHE,  LONDON,  ENG. 


^J 


^HDR^ 


B.  B. 

GENUINE 


Manufacturers  of 

The 

Celebrated 

Brand 


s> 


^W*^ 


B.  B. 

NO.  ONE 


WHITE  LEAD      B.  B.      WHITE  LEAD 

White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


For  samples  and  information  apply  to 


HENDERSON  &  POTTS 


Nova  Scotia  Paint  Works, 


Halifax,  N.S 


WE  WANT  TO  HEAR. 


WHEN  YOU  NEED 


RUBBER  HOSE. 


OUR  BRANDS 


"Maltese  Cross,"  "Extra  Quality,"  (Black  or  White), 

"Kinkproof,"  (Wire  Bound),    "Antimony,"  (Red), 
"Lion,"  "King,"  "Leader,"  "Fairy,"  (Cotton). 

The  Gutta  Pergha  &  Rubber  Mfg.  Go. 

61-63  FRONT  ST.  W.,  TORONTO.     OF  TORONTO.  LTD. 


OXFORD  LINE  OF  STOVES  AND  RANGES 

The  best  selling  stoves  in  the  market.    See  our  stoves  before  purchasing. 

DUCHESS  OF  OXFORD 


RANGES 

Are  of  modern  construction. 

Are  handsomely  ornamented. 
Are  great  water  heaters. 
Have  large  ovens. 


COUNTESS  OF  OXFORD 


BASE  BURNERS 

Every  stove  a  double  heater  of 
unequalled  power. 
Large  and  quick-working  ovens. 
Modern  and  attractive  in  design. 
Handsomely  ornamented. 


THE  DUPLEX  FLUE  with  which  these 
Ranges  are  fitted  ensures  quick  working  and 
even  heating  of  all  parts  of  the  oven,  and 
prolongs  the  life  of  the  Fire  Linings- 


Thousands  of  Oxford  Stoves  and  Ranges 
in  use  and  every  one  satisfactory 


MANUFACTURED  BY 


THE  GURNEY  FOUNDRY  CO.,  ltd.,  T 


ORONTO 
ONT. 


THE  GURNEY-MASSEY  CO.,  ltd.,  M 


ONTREAL 
u.«„     „      QUE. 


VOL.  VI. 


TORONTO,  DECEMBER    1.  1894. 


No.  48. 


MAGNOLIA  METAL 


IN     USE    BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST    ANTI-FRICTION    METAL    FOB 

High-Speed  Engine,    Dynamo,    Rolling-Mill,   Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL   CO., 


London  Office:  75  Queen  Victoria  St. 
Chicago  Office  :        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortlandt  Street,   NEW  YORK 


CANADA'S  LARCEST 
MANUFACTURERS 


Safford  >  Oadiators 


FOR 


Hot  Water  and  Steam  Heating 


NO 


BOLTS   .    .    . 
PACKING 
LEAKY  JOINTS 


Largest  Variety  of  Styles. 
Biggest  Stock  in  Canada. 


The  trade  only 
supplied.  .  .  . 


Toronto  Radiator  Mfg.  Co, 

TORONTO     -     ONTARIO 


BRANCH  HOUSES— Montreal,    Quebec,    St.  John,    Winnipeg,  and  Vancouver,  B.  C. 


RICE  LEWIS  &  SON 

ARTHUR  B.  LEE,  President.  A.   BURDETT  LEE,  V.P.  and  Treas. 


Importers  of 

Bar  Iron 

Steel . . . 

Boiler 

Plate 

Shelf  and  Heavy 

HARDWARE 


Mantels 

Grates 

Tiles 

CDTLERY 


FINE    BUILDERS'    HARDWARE. 


Cor.  King  and  Victoria  Streets 


.   .    .   TORONTO 


Steel 


"  NO.  2 " 


Clad 


We  are  now  making  in  two 
lengths,  viz.  : 

5  ft.  6  in.    List  Price  $25.00 
5  ft.  "      "        23.00 


The  Toronto  Steel  Clad  Bath  and  Metal  Co. 

LIMITED. 

A.  G.  BOOTH,  Manager. 
123   QUEEN   STREET    EAST  TORONTO. 


Tornado  Oil  Cans 


CN  THE 


SYPHON 
PRINCIPLE 


♦ 

Made  of 
Heavy 
Galvanized 
Iron. 


Pump  supplied  with  this  can  is  attached  by  means  of  a  screw,  thus 
giving  free  access  to  both  can  and  pump  and  leaving  a  large  hole 
lor  filling.  A  cap  is  fitted  over  the  syphon  tube  and  pump  handle 
which  protects  it  from  being  damaged  in  shipping. 


Kemp  Manufacturing  Go. 


"Toronto. 


. .  HARDWARE 


Published  Weekly. 


A    PRACTICAL  JOURNAL    FOR  THE    WROUGHT,    CAST,    STAHPED, 
SHEET  AND  SPUN   METAL  TRADES. 


.00  a  Year. 


Vol.   VI. 


TORONTO  AND  MONTREAL,   DECEMBER    I,   1894 


No.  48 


J.  B.  McLEAN, 


President. 


hvgh  c.  Mclean, 

Sec.-Treas. 


The 


McLean  Publishing  Co., 


Ltd 


FINE  MAGAZINE  PRINTERS 

and 

TRADE  JOURNAL  PUBLISHERS. 

HEAD  OFFICE  :        -  -  10  Front  St.  E. 

MONTREAL  OFFICE  :    -         / 46  St.  James  St. 
E.  Desbarats,  Manager. 

EV ROPE AN  BRANCH: 

Canadian  Government  Offices, 

17  Victoria  St.,  London,  S.W. 
R.  Hargreaves,  Manager. 

John  Cameron,  General  Subscription  Agent. 


HOW  TORONTO  LOST  AN  INDUSTRY 

IT  has  been  common  report  for  many 
years  that  no  enterprise  requiring  the 
sanction  of  the  Toronto  City  Council 
could  get  it  without  paying  a  number  of  the 
aldermen  for  their  support. 

They  had  either  to  give  so  much  cash 
direct  to  these  aldermen  or  buy  their  sup- 
port by  contracts  or  in  some  other  indirect 
way. 

Judge  McDougall  is  now  investigating 
these  charges,  and  there  seems  to  be  much 
truth  in  them. 

These  kind  of  aldermen  affect  the  inter- 
ests of  the  country  at  large  as  well  as  those 
of  the  city  much  more  seriously  than  is  per- 
haps understood.  A  case  in  point  will  show 
this. 

Some  years  ago  several  Toronto  capitalists, 
including  Mr.  Jaffray,  who  had  been  looking 
carefully  into  the  iron  industry,  believed  that 
Ontario  had  the  ore  which  would  make  a 
good  quality  of  pig  iron.  They  interested 
Mr.  Morehouse,  a  successful  and  responsible 
American  manufacturer.  After  many  tests 
of  the  ore,  enquiry  as  to  cost  of  materials 
laid  down  at  Toronto,  probable  demand, 
etc.,  he  thought  that  there  were  great  pos- 
sibilities in  the  iron  smelting  industry.  He 
agreed  to  put  up  most  of  the  capital  requir- 
ed, and  take  hold  of  the  thing  himself,  if  he 
had  some  local  assistance. 

The  matter  was  laid  before  the  Toronto 


.City  Council,  and  they  at  -  once  offered  to 
give  him  far  more  than  his  company  had 
thought  of  asking. 

When  it  came  to  arranging  details,  certain 
aldermen  asked  the  representatives  of  the 
company  "  How  much  is  there  in  this  for 
us  ? "  They  found,  however,  they  were 
dealing  with  respectable  business  men,  who 
refused  to  pay  for  support.  When  the  mat- 
ter came  before  the  City  Council,  every  ob- 
stacle possible  was  thrown  in  their  way,  and 
Mr.  Morehouse  and  his  company  threw  up 
the  thing  in  disgust.  Besides  paying  an  en- 
trance, they  felt  that  they  would  be  subject 
to  constant  blackmail  in  future  years. 

Fortunately  for  Canada,  Hamilton  alder- 
men are  of  a  different  stamp.  They  are  in 
sympathy  with  the  business,  community. 
Their  ideas  rise  above  their  own  pockets. 
They  saw  Mr.  Morehouse,  and  in  a  short 
time  everything  was  satisfactorily  arranged. 
The  smelting  works  were  pushed  forward, 
and  are  likely  to  be  in  operation  by  March 
next. 

The  company  is  doing  more  thin  it  agreed 
to.  It  promised  a  150-ton  furnace  and  it  is 
building  a  200-ton.  It  agreed  to  u-e  50  per 
cent.  Ontario  ore,  but  it  is  now  arranging  to 
use  90  per  cent. 

Where  there  are  iron  works  other  indus- 
tries gather.  It  will  not  be  long  before  Ham- 
ilton will  have  a  steel  plant  as  well.  It  is 
not  beyond  the  mark  to  say  that  fully  a 
thousand  people  will  be  employed  eventu- 
ally. This  has  been  the  experience  else 
where. 

Hamilton  and  her  enterprising  citizens 
deserve  the  works. 

Hardware  could  mention  other  similar 
instances  in  which  Americans  who  have 
come  to  Toronto,  intending  to  establish  a 
manufactory,  have  abandoned  the  idea. 

It  is  time  its  business  men  took  an  in- 
terest in  civic  affairs,  instead  of  leaving 
them  in  the  hands  of  professional  alder- 
men. , 


CANADA  AS  AN  IRON  PRODUCER. 

ALABAMA  is  producing  the  cheapest 
pig  iron  in  the  world  to-day,  but,  if 
the  statement  of  a  gentleman  from 
that  district  can  be  depended  on,  Nova 
Scotia  should  occupy  that  position,  and  at 
the  same  time  give  better  value. 

This  gentleman  recently  visited  the  Mari- 
time Provinces  and  looked  carefully  into  the 
prospects  of  the  iron  producing  districts,  and 
it  was  while  on  his  way  home  he  expressed 
himself  so  favorably  of  Canadian  pros- 
pects. 

The  circumstances  bear  out  his  opinions. 
In  Alabama  they  get  their  iron  ore,  coal  and 
lime  at  different  places,  considerable  dis- 
tances apart,  and  it  costs  a  good  deal  to 
bring  them  together  at  the  furnace.  When 
the  pig  is  manufactured  they  have  long 
freight  hauls  before  they  place  it  in  the  buy- 
er's hands.  In  Nova  Scotia  the  ore,  coal  and 
lime  lie  alongside  of  each  other.  No  part 
of  the  province  is  more  than  thirty  or  forty 
miles  from  a  seaport,  and  very  low  rates  of 
freight  for  water  shipment  are  easily  obtain- 
able. 

From  what  Hardware  has  seen,  it  is 
quite  among  the  probabilities  that  before 
many  years  Canada  will  be  shipping  pig 
iron  to  Great  Britain  and  to  the  United 
States.  The  New  England  States  can  use 
some  of  our  iron  to  advantage  at  the  pre- 
sent time.  Experience  will  improve  our 
different  makes. 


FAVORS  WEIGHING   TURPENTINE, 

"Your ideas  on  weighing  turpentine  are 
right,"  said  Mr.  Robertson,  of  Kerr  & 
Robertson,  St.  John.  "  It  is  the  only  fair 
way  to  sell  this  article.  Why,  I  had  to  allow 
a  man  six  gallons  this  week  because  he  said 
the  barrel  measured  out  that  much  short. 
We  knew  this  man  to  be  thoroughly  honor- 
able, but  there  are  some  buyers  who  might 
take  advantage  of  us." 


HARDWARE 


HALIFAX     HARDWARE     SOCIETY. 

HALIFAX  hardware  dealers,  wholesale 
and  retail,  are  a  sensible  lot  of  men. 
They  have  a  successful  association 
with  sixteen  members.  It  is  called  "  The 
Nova  Scotia  Iron  and  Hardware  Association 
of  Halifax."     The  officers  are  : 

President Edward  Stairs. 

Vice-President.  .W.  C.  Brine. 

Sec.-Treas F.  J.  Cragg. 

Committee A.    M.    Bell,    J.    W. 

Stairs  and  A.  J.  Grant. 

They  have  regular  monthly  meetings,  after 
which  they  sit  down  to  light  refreshments, 
and  occasionally  there  is  a  dinner.  This 
they  find  an  important  part  of  their  meet- 
ing. The  members  are  drawn  closer  together 
about  the  festive  board,  and  come  to  a  bet- 
ter understanding  with  each  other  In  fact, 
they  are  now  quite  surprised  how  unanimous 
they  are  on  all  subjects.  All  questions  of 
interest  to  the  local  trade  are  discussed,  but 
the  most  important  one  is  the  regulation  of 
prices.  They  are,  without  exception,  as  far 
as  Hardware  knows,  thoroughly  honorable 
in  their  dealings,  ana  the  word  of  any  one 
of  them  is  as  good  as  his  bond.  So  that 
when  a  scale  of  prices  is  adopted  they  adhere 
to  it.  Quite  frequently  a  buyer  tells  a  dealer 
he  can  get  goods  from  some  other  member 
of  the  association  at  cut  prices,  but  investi- 
gation proves  he  is  telling  an  untruth. 

In  the  rounds  ot  the  trade  Hardware 
was  informed  that  prices  were  being  strictly 
adhered  to.  The  association  very  wisely 
have  made  the  minimum  prices  low  enough 
to  give  a  fair  margin  of  profit  without  encour- 
aging cutting,  though  it  was  reported  that 
some  of  the  enterprising  dealers  in  Windsor 
had  undersold  them  in  Halifax  on  fairly  large 
orders. 

The  article  in  which  the  merchants  of 
Halifax  do  the  largest  business  is  rope, 
and  there  was  so  much  cutting  that 
often  they  got  no  profit  ;  now  they  have  a 
margin  of  about  five  per  cent.  Among  other 
articles  on  which  there  is  a  standard  price 
are  nails  and  twine  for  nets.  Other  goods 
are  being  added  to  the  lists.  A  discount  of 
3  per  cent,  is  allowed  for  cash. 

The  prices  are  only  binding  when  selling 
to  consumers  and  builders.  They  are 
changed  from  time  to  time  to  suit  the  mar- 
ket. The  list  adopted  is  printed  and  dis- 
played in  a  conspicuous  place  in  each 
store. 

Hardware  does  not  agree  with  this  prut 
of  the  scheme.  It  is  better  to  work  quietly 
and  keep  all  information  of  this  character 
from  the  general  public.  When  they  know 
there  is  a  combination,  they  make  greater 
efforts  to  get  cut  prices.  It  is  like  the  red 
flag  and  the  bull.     Then  people   talk  about 


the  combine,  and  exaggerate  the  profits 
asked.  Sometimes  a  dealer  may  want  a 
better  profit  than  the  association  has  agreed 
to.     This  list  will  prevent  his  doing  so. 

Another  feature  in  which  the  association 
has  benefitted  its  members,  is  in  enabling 
them  to  learn  at  what  prices  different  manu- 
facturers and  agents  had  offered  goods. 


ROLLING  MILL  FOR  GUELPH. 

THE  proposition  to  establish  a  rolling 
mill  in  Guelph  is  crystalizing  into  a 
shape  that  promises  well  for  its  ulti-' 
mate  consummation. 

It  will  be  remembered  that  a  proposition 
was  made  on  behalf  of  certain  gentlemen  in 
Detroit,  to  the  Board  of  Trade  of  that  city, 
to  erect  a  rolling  mill  there  under  certain 
conditions.  These  conditions  were  that 
stock  should  be  subscribed  by  the  citizens. 

November  13th  a  committee  was  appoint- 
ed to  solicit  subscriptions  to  the  stock  ;  and 
at  a  meeting  of  the  board,  held  last  week,  the 
committee  made  the  gratifying  announce- 
ment that  all  the  stock  desired  had  been 
subscribed. 

The  citizens  of  the  "Royal  City"  are  en- 
thusiastic over  the  matter,  and  evidence  of 
this  is  seen  in  the  fact  that,  although  a  suf- 
ficient quantity  of  stock  has  been  subscribed, 
it  has  been  decided  to  still  keep  the  stock- 
books  open.  T.  P.  Coffee,  Robert  Stewart 
and  James  Watt  are  the  gentlemen  who  have 
charge  of  the  list. 

The  citizens  of  Guelph  are  to  be  congratu- 
lated on  the  enthusiasm  and  push  with 
which  they  have  gone  into  the  matter  ;  but 
they  must  not  expect  great  results  to  accrue 
immediately  on  the  works  going  into  oper- 
ation. From  a  clause  in  the  report  submitted 
at  the  meeting  held  last  week,  some  of  them 
evidently  do.  The  clause  reads  :  "  We  de- 
sire to  call  the  attention  of  the  board  to  the 
fact  that  the  subscribers  will  expect  good 
dividends  on  their  investments,  and  in  order 
to  meet  their  expectations  great  care  should 
be  exercised  in  selecting  competent  business 
men  to  assume  the  responsibility  of  safe- 
guarding the  interests  of  the  shareholders." 

If  the  words  "  good  dividends  "  mean  big 
dividends,  there  may  be  disappointments  in 
store  for  some  subscribers  to  the  stock. 

Big  dividends,  in  the  present  condition  of 
the  iron  markets  of  the  world,  are  difficult 
to  create.  Just  now  stockholders  in  the 
great  majority  of  industries  have  to  be  satis- 
fied with  small  dividends,  and  those  who 
have  subscribed  to  stock  for  the  new  rolling 
mill  in  Guelph  must  not  be  disappointed  if 
they  fare  no  better,  until,  at  any  rate,  the 
cycle  of  good  times  comes  around  again. 

All  that  is  said  regarding  the  necessity 
of  having  competent  men  at  the  head  of  the 
concern  is  well  taken.  Competent  men  are 
a  necessity,  and  an  industry  without  them 
has  little  more  prospect  of  success  than 
would  a  rolling  mill  without  fire. 


STEEL  RAILS. 

SOME  interesting  figures  were  shown 
Hardware  by  a  Montreal  iron  man 
on  Monday,  relative  to  the  standing 
of  the  different  steel  rail  producing  countries 
of  the  world. 

The  gentleman  had  secured  the  figures  in 
question  from  a  recent  return  of  the  Iron 
and  Steel  Association,  so  that  they  can  be 
accepted  as  reliable. 

The  figures  as  given  in  the  return  show 
unmistakably  that  there  has  been  a  great 
falling  oft  in  the  demand  for  steel  rails  dur- 
ing the  last  few  years  ;  this  too  despite  the 
fact  that  there  has  been  a  large  increase  in 
the  railway  mileage  in  the  period  under  con- 
sideration. For  instance,  in  1883,  there  were 
only  265,000  miles  of  railway  open,  against 
406,000  in  1893,  yet  the  output  of  steel  rails 
in  the  four  chief  producing  countries  of  the 
world  fell  from  2,870,928  tons  in  1883  to 
2,283,711  tons  in  1893.  In  other  words, 
there  was  an  increase  of  51  per  cent,  in  rail- 
way mileage,  and  a  decrease  of  20  per  cent, 
in  the  production  of  steel  rails. 

The  United  States  was  the  leading  steel 
rail  producing  country  of  the  world  in  1883, 
and  she  still  holds  that  position,  being  in 
fact  far  ahead  of  her  rivals.  Her  production 
in  1883  was  1,148,700  tons,  or  almost  one- 
half  of  the  world's  total. 

In  1893  the  United  States  production  was 
1,030,353  tons,  or  again  almost  one  half 
of  the  production  in  that  year.  As  the  home 
demand  was  about  all  she  could  attend  to, 
her  exports  in  1883  were  a  bagatelle,  1,291 
tons,  and  in  1893  they  had  only  increased  to 
15,698  tons. 

On  the  other  hand,  admirers  of  "  the  right 
little,  tight  little  isle  "  will  be  sorry  to  know 
that  the  figures  of  steel  rails,  as  in  other 
1  nes,  unmistakably  show  that  Britain  is 
losing  her  position  as  the  premier  iron-pro- 
ducing country  of  the  world.  Last  year  her 
production  was  only  579,386  tons,  or  a  little 
over  half  what  it  was  in  1883,  when  the  pro- 
duction was  1,097,174  tons.  Her  exports 
had  also  decreased  from  745,100  tons  in  1883 
to  462,500  tons  in  1893. 

Germany,  on  the  other  hand,  increased 
her  production  from  493,411  tons  in  1883  to 
535,000  tons  in  1893,  which,  no  doubt,  meant 
so  much  of  a  reduction  in  the  demand  for 
British  rails.  Germany's  exports,  however, 
fell  from  176,178  tons  in  1883  to  124,848 
tons  in  1893. 

In  1883  Belgium  produced  131,635  tons 
and  exported  80,000,  against  a  productiono/ 
132,972  in  1893  and  exports  of  18,826. 

It  is  estimated  in  the  same  return  that 
not  more  than  one  fourth  of  the  steel  rail 
capacity  of  Great  Britain  has  bern  employed 
in  the  past  five  years,  and  that  the  United 
States,  with  a  capacity  of  5,000,000  tons, 
has  only  had  a  demand  for  about  one-fifth 
of  that. 


HARDWARE 


WE  GIVE  FAIR  WARNING. 

IN  every  issue  of  this  paper  notices  of 
goods  appear  which  have  been  received 
or  are  expected  by  jobbers  and  manufac- 
turers' agents.  Nearly  all  of  these  are 
gathered  by  our  own  reporters.  A  few  are 
sent  in.  They  are  not  published  as  an  ad- 
vertisement, but  as  news.  They  are  not  paid 
for.  It  is,  and  always  has  been,  the  policy 
of  this  paper  not  to  allow  a  line  of  paid 
reading  matter  to  appear  unless  specially 
marked  "  advertisement."  These  notices 
are  inserted  because  they  interest  some  sec- 
tion of  our  readers. 

On  several  occasions  this  privilege  has 
been  abused  by  wholesale  merchants  and 
manufacturers,  who  gave  information  that 
was  not  altogether  correct  They  have  re- 
ported the  arrival  of  a  large  shipment  of 
something  when  it  was  a  comparatively 
small  one  ;  that  goods  which  had  just  come 
in  were  extra  quality,  or  very  low  in  price, 
when  they  were  only  average  quality  and 
price ;  that  they  had  the  cheapest  goods  ever 
offered  ;  that  the  orders  were  so  numerous 
it  was  difficult  to  fill  them  ;  that  they  were 
working  every  night  to  keep  up  with  them, 
etc.,  etc.,  when  the  reverse  was  probably  the 
case. 

Such  statements  as  these  are  often  used 
in  an  advertisement,  but  even  there  it  is  poor 
policy.  In  a  reading  notice  they  are  mis- 
leading, and  we  do  not  propose  being 
responsible  for  them. 

We  have  to  ask  that  firms  giving  such  in- 
formation in  future  be  careful  not  to  exag- 
gerate or  mislead.  If  any  do,  we  will  not 
hesitate  to  expose  them. 

As  stated,  not  a  line  of  paid  reading  mat- 
ter is  ever  allowed  into  these  columns,  and 
will  not  be  at  any  price.  Readers  will  there- 
fore bear  this  in  mind,  and  assist  us  by 
drawing  attention  to  any  misstatements. 
This,  however,  we  trust,  will  not  be  neces- 
sarv. 


THE  STRICKLAND  FAILURE. 

THE  failure,  in  which  ].  H.  Strickland, 
the  Cannington  general  merchant, 
(some  of  the  circumstances  of  whose 
failure  were  aired  in  last  week's  issue)  is  the 
principal,  has  reached  a  stage  foreign  to  most 
bankruptcy  cases. 

J.  H.  Strickland,  his  brother  Herbert,  and 
a  man  named  Kerr,  understood  to  be  his 
brother-in  law,  have  been  arrested  on  a 
charge  of  defraudimg  the  creditors  of  the 
estate. 

It  is  alleged  that  for  some  time  Strickland 
has  been  systematically  planning  to  defraud 
his  creditors. 

Demonstrated  is  it  beyond  doubt  that  he 
has  been  purchasing  goods  which,  instead 
of  going  into  his  store  at  Cannington,  have 
been  spirited  away  to  the  stores  at  Argyle 
and  Balsover,  claimed  to  be  owned   by  his 


brothers,  but  which,  under  pressure  from 
the  creditors,  were  handed  over  to  the  estate 
since  the  original  assignment.  For  instance, 
Hardware  learns,  on  the  authority  of  one 
of  the  creditors,  that  six  weeks  before  the 
assignment  Strick'and  purchased  a  $500 
bill  of  boots  and  shoes,  but  the  inspectors 
could  find  no  trace  of  them  in  the  store  at 
Cannington.  They  were,  it  was  subse- 
quently learned,  carted  to  one  of  the  branch 
stores  owned  (?)  by  his  brothers.  The  same 
fate  befell  other  things,  among  which  was 
coal  oil  ;  they  were  sold,  it  is  said,  to 
fellow  merchants  in  the  town. 

Not  satisfied  with  distributing  goods 
among  the  two  branch  stores  and  selling 
odd  lots  to  other  retailers,  Strickland  hid 
goods  away  in  places  which  he  thought 
would  escape  the  eyes  of  his  creditors.  Some 
of  it  may  have,  but  a  detective  that  was  sent 
up  from  Toronto  to  investigate  found  be- 
tween four  and  five  hundred  dollars'  worth 
of  goods  stored  away  in  a  relative's  house. 
This  the  creditors  have  now  in  their  posses- 
sion. 

It  is  asserted  by  the  creditors  that  within 
the  last  six  months  Strickland  has  purchased 
at  least  $10,000  worth  of  goods,  while  dur- 
ing that  time  the  amount  he  has  paid  out  in 
liquidating  claims  has  not  exceeded  $600, 
while  it  is  further  claimed  that  during  the 
30  days  alone  preceding  the  assignment  he 
distributed  several  thousand  dollars'  worth 
of  goods  among  the  two  stores  that  he  had 
purchased  ostensibly  for  the  business  in 
Cannington. 

At  the  Cannington  station  are  two  grain 
warehouses.  These  are  alleged  to  be  owned 
by  brothers  of  Strickland,  but  the  creditors 
have  their  doubts,  and  are  taking  steps  to 
discover  whether  the  insolvent  ever  did 
transfer  them  as  claimed.  They  have  in 
remembrance  the  fact  that  he  claimed  the 
Argyle  and  Balsover  stores  were  the  prop- 
erty of  his  brothers,  and  furthermore  that 
he  could  not  produce  the  evidence  of  this 
transfer  of  these  premises.  These  warehouses 
are  of  recent  construction,  the  account  for  the 
lumber  supplied  now  being  among  the  claims 
sent  in  against  the  estate.  These  warehou- 
ses are  valued  at  about  $2,000. 

The  outlook  for  the  creditors  is  beginning 
to  brighten.  When  the  insolvent  first  met 
his  creditors  there  was  nothing  in  sight  for 
them,  the  little  stock  there  was  in  the  Can- 
nington store  being  covered  by  a  chattel 
mortgage  given  to  the  insolvent's  father  a 
few  days  before  the  assignment  took  place. 
Now  they  have  got  the  two  stocks  at  Bals- 
over and  Argyle,  valued  at  $3.5co;  the 
Cannington  stock,  valued  at  $2,214  and  un- 
encumbered, for  the  chattel  mortgage  has 
been  withdrawn  ;  and  the  $400  worth  of 
goods  stored  away  at  a  relative's  house. 
Here  are  over  $6,000  worth  of  assets  where 
there  were  none  before.  Then,  if  the  cred- 
itors succeed  in  their  designs  upon  the  ware- 
houses in  question,  there  will  be  a  couple  of 


thousand    dollars    more    to   be  devoted  to 
liquidating  their  claims. 

After  the  stocks  of  the  three  stores  had 
been  assigned,  the  insolvent  made  an  offer 
to  purchase  them  at  50c.  on  the  dollar,  in 
timating  that  unless  this  was  accepted 
sundry  claims  would  be  made  against  the 
estate,  thereby  decreasing  the  percentage 
the  creditors  would  be  likely  to  get  on  their 
claims.  This  threat  it  was  that  finally  in- 
duced the  creditors  to  send  a  detective  to 
Cannington,  and  to  subsequently  secure  the 
arrest  of  the  persons  already  cited. 


HOME  FREIGHTS   ON   PIG  IRON. 

Canadian  roads,  as  a  rule,  do  not  afford 
the  same  encouragement  for  the  develop- 
ment of  domestic  industries  that  American 
railways  do.  They  handi  ap  them  by  ex- 
cessive freights. 

When  an  industry  is  in  its  infancy  they 
should  assist  in  its  expansion  by  giving  the 
lowest  possible  freights  to  encourage  the 
extensive  distribution  of  its  products. 

American  pig  iron  is  handled  by  the  rail- 
roads of  the  United  States  at  3-10  of  a  cent 
per  ton  per  mile,  while  the  lowest  rate  on 
Canadian  roads  is  4-10  to  5-10  of  a  cent.,  and 
this  amount  is  often  distributed  among 
several  railroads. 

The  American  roads  graduate  rates  ac- 
cording to  the  price  of  iron.  When  furnace 
men  are  selling  about  cost  they  bring  their 
rates  down  to  help  them  and  carry  on  the 
business. 

It  is  easier  for  the  Canadian  roads  to  do 
this.  They  have  not  so  large  a  capital  on 
which  to  pay  dividends.  Much  of  their  pro- 
perty has  been  paid  for  by  the  Government. 
The  iron  industries  in  the  Maritime  Pro- 
vinces certainly  should  receive  better  rates 
from  the  Intercolonial,  for  the  companies 
there  pay  large  sums  annually  to  that 
road. 

The  railways  could  reduce  the  rates,  and 
if  they  did  Nova  Scotia  iron  would  take  the 
place  of  much  imported  product  in  On- 
tario. 


OIL  TRADE   IN   PETROLIA. 

Editor  Herring,  of  the  Petrolia  Advertiser, 
was  in  Toronto  last  week.  The  Advertiser 
draws  the  greater  part  of  its  sustenance  from 
oil,  and  the  weal  and  the  woe  of  this  industry 
much  concerns  its  estimable  publisher.  Just 
now  oil  is  looking  up  ;  so  is  Mr.  Herring. 
And  his  hopes  for  the  industry  were  as  high 
as  the  pinkness  of  the  rose  he  wore  in  his 
buttonhole  was  beautiful. 

"  How  is  the  oil  trade  in  Petrolia  ? "  queried 
The  Grocer. 

"Good,  sir;  good,"  replied  Mr.  Herring, 
his  face  beaming  with  pleasure.  "  And  why 
shouldn't  it  be,  sir,  with  crude  jumping  in  a 
short  time  from  92c.  to  $1.14.  How's  the 
production  ?  The  price,  sir,  is  always  a 
gauge  of  the  production  :  As  the  price  goes 
up  the  production  increases.  Our  producers 
are  now  busy,  and  everybody  is  feeling  in 
good  spirits.     Petrolia  is  awake." 
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A  STOVE  DAY. 

READING  the  articles  on  "  A  Cooking 
Carnival "  and  "  A  Thanksgiving  Win- 
dow "  suggested  to  me  that  the 
stove  dealers  could  be  benefitted  by  a  stove 
day,  writes  "Pointer"  in  Metal  Worker. 
Of  course,  every  live  dealer  makes  some 
show  at  the  beginning  of  the  season  and 
then  the  attractions  are  bought  and  the 
sample  rooms  not  being  taken  care  of  in  the 
rush,  a  stove  store  is  apt  to  be  anything  but 
inviting.  In  consequence  the  old  shop- 
keepers hang  fire  and  sitting  here  and  there 
look  melancholy  in  their  isolation.  They  do 
more,  they  or  the  general  arrangement  of 
the  stock  detract  from  the  attractiveness  of 
stoves  that  sold  readily  when  the  line  was 
full.  Toward  the  last  of  October  it  would  be 
a  good  idea  to  arrange  for  a  stove  day,  the 
sole  object  of  which  would  be  to  get  rid  of 
old  stock  and  to  sell  mote  of  leading  lines. 
The  stoves,  if  possible,  should  be  arranged 
opposite  each  other,  one  line  having  a 
muslin  streamer  suspended  over  it,  "  The 
Good  Old  Fashioned  Kind,"  and  over  the 
other  "The  Very  Latest  Up  to  Date." 
Placards  on  the  old  stagers  like  "  Tried  and 
True,"  "Good  as  Gold,"  "Sure  to  Bake," 
"  Easy  on  Fuel,"  "  Heats  Like  Fire," 
printed  on  butchers'  wrapping  paper  in  red 
ink,  would  sort  of  freshen  up  the  old 
soldiers. 

Then  you  want  a  salesman  who  don't  know 
what  the  price  is,  but  who  is  up  on  science 
and  the  comic  almanac,  to  make  the  people 
glad  they  came,  and  to  make  them  want  the 
stoves  so  badly  that  they  must  have  them. 
The  new  stock  will  largely  do  its  own  pla- 
carding and  talking,  with  the  aid  of  the  litho- 
graphs and  circulars  sent  with  them.  When 
you  have  planned  what  you  intend  to  do, 
hang  a  whole  sheet  of  stove  pipe  iron  out  in 
front  of  your  place  for  a  banner  and  fringe 
it  with  pie  plates  and  cake  tins  riveted 
around  the  edges.  Have  painted  on  it  in 
big  white  letters,  "  We  Celebrate  Stove  Day 
November  22.  Our  Show  WiU  be  Gay." 
Take  that  banner  in  as  soon  as  the  day  is 
over.  To  make  it  a  success  an  extra  man 
may  be  needed  to  get  things  ready,  to  hang 
up  the  streamer,  to  suspend  your  mottoes 
from  it  over  the  stoves.  Some  of  the  boys 
will  be  glad  to  earn  a  half  dollar  and  have 
some  fun  driving  around  town  in  your  busi- 
ness wagon  with  a  transparency  announcing 
your  celebration  and  attracting  attention  by 
pounding  on  an  old  wash  boiler  with  a  stick 
and  rattling  sheets  of  iron  and  tin.  Every- 
thing goes  in  these  days  but  the  old  "  chest- 
nuts," and  this  is  the  season  to  market 
them. 


ously  interpreted  by  different  manufactur- 
ers, while  the  other  is  of  the  form  commonly 
described  as  a  "flue"  radiator,  and  which 
requires  for  its  satisfactory  performance  a 
location  where  the  air  may  readily  reach 
the  bottom  of  the  flues.  Over  these  two 
kinds  of  radiators  a  certain  amount  of  con- 
troversy has  been  in  progress  for  a  long  time 
past.  Superior  advantages  are  claimed  for 
the  flue  radiator  by  its  manufacturers  on  ac- 
count of  its  special  adaptability  to  give  off 
heat  by  convection,  and  on  account  of  the 
currents  of  air  which  are  produced  in  the 
room  by  reason  of  the  flue  principle.  Against 
these  claims  manufacturers  of  the  ordinary 
pattern  of  direct  radiator  show  the  results  of 
various  tests  which  they  have  instituted,  all 
going  to  prove  that  one  radiator  is  about  as 
good  as  another  and  that  the  flue  construc- 
tion has  no  special  advantages  over  the  com- 
mon form. — Sanitary  Plumber. 


VERY  KIND  OF  HIM. 

The  clerk  in  the  stove  establishment  was 
trying  to  sell  the  countryman  a  stove,  and 
the  way  he  talked  it  up  was  worth  twice  the 
salary  he  was  getting. 

"  I  tell  you  what  it  is,"  he  said,  "  I'll  let 
yon  have  that  stove  at  $15,  and  you  can't  get 
one  like  it  anywhere  else  in  town  for  less 
than  $21." 

"  How  do  you  know  I  can't?"  asked  the 
chary  old  fox  from  the  back  lands. 

"  Because  there  isn't  another  like  it  in 
town,"  responded  the  clerk  with  the  confi- 
dence of  a  man  on  the  witness  stand. 

"  And  you  have  the  only  one?" 

"Yes." 

"  And  you  are  only  letting  me  have  it  as  an 
accommodation  ?" 

"  Exactly. 

The  old  man  patted  the  clerk  on  the  back 
affectionately. 

"  Well,  young  feller,"  he  said,  "  I'm  as 
willin'  to  make  a  sacrifice  as  you  are,  and 
bein'  it's  you  I  won't  rob  you  of  the  only 
thing  of  the  kind  you  have  in  the  world. 
Good  morning.  Any  time  you're  up  my  way 
stop  and  take  a  meal  with  me.  Good-bye," 
and  with  a  soft,  meandering  smile  he  passed 
away. — Detroit  Free  Press. 


REGARDING  RADIATORS. 

There  are  two  leading  kinds  of  steam  and 
hot  water  radiators,  restricting  our  classi- 
fication to  the  variety  known  as  "direct," 
now  before  the  public.  One  of  these  may 
be  described  as  the  ordinary  pattern  vari- 


ENLARGING  OPERATIONS. 

I  WANT,  writes  Philemon,  in  Stoves  and 
Hardware,  to  have  a  short  talk  with 
those  who  are  just  starting  out  or  who 
are  preparing  to  enlarge  their  operations. 
One  day  last  week  I  had  occasion  to  visit  a 
small  town  about  eighteen  miles  up  the 
Hudson.  I  was  strolling  along  the  main 
street  and  happened  to  come  across  the  only 
stove  store  in  the  place.  I  stepped  in  for  a 
call,  told  him  who  I  was  and  had  quite  a 
long  talk  on  business.  The  store  had  been 
running  for  a  year  and  the  owner  told  me 
very  frankly  that  he  could  manage  to  make 
nothing  more  than   a  fair   living,  that   his 


sales  were  few  and  far  between  and  that 
while  he  paid  strict  attention  to  business, 
and  did  what  he  could  to  increase  it,  he 
would  be  obliged  to  close  up  shop  very 
soon  unless  there  was  a  speedy  change  for 
the  better.  With  equal  frankness  I  told  him 
that  he  had  chosen  the  wrong  location.  The 
town  was  large  enough  for  even  a  heavier 
stock  than  he  carried,  but  the  residents  were 
mostly  New  York  business  men  who  hap-  . 
pened  to  live  in  the  country  over  night  and 
who  bought  most  of  their  supplies  in  the  city. 
In  consequence,  there  was  but  little  business 
for  the  local  merchants,  excepting  the 
butcher  and  the  grocer,  so  that  Mr.  Stove 
Dealer  was  out  in  his  calculations  when  he 
started  a  store  at  a  point  where  a  short  busi- 
ness talk  with  himself  would  have  shown  it 
did  not  belong. 

So  much  for  those  who  are  just  starting  in. 
And  now  a  word  with  those  who  are  think- 
ing of  some  plan  by  which  they  can  best  in- 
crease their  present  business.  It  is  just  one 
word,  and  that  word  is  advertise  ! 


CHILLING  TEST  PIECES. 

Writing  on  the  use  of  liquid  carbonic  acid 
gas  for  chilling  test  pieces,  especially  stone, 
iron  and  steel,  at  low  temperatures,  M.  Ph. 
v.  Haller,  in  The  Industrie  Zeitung  of  Riga, 
says  that  a  cheap  and  simple  form  of  appar- 
atus in  which  the  test  specimens  could  be 
cooled  would  consist  of  a  wooden  box  with 
double  walls,  top  and  bottom,  the  spaces 
between  being  filled  with  some  non-conduct- 
ing substance.  The  liquid  gas  could  be  led 
into  such  a  box  from  the  iron  or  steel  flasks 
in  which  it  is  furnished,  and  would  be  de- 
posited in  great  part  in  the  form  of  frost  at 
a  temperature  of  about  78  degrees  Centi 
grade.  The  test  specimens  could  be  readily 
put  into  and  taken  from  such  a  box,  and 
would  quickly  get  a  low  temperature.  One 
of  the  Russian  railroad  companies  is  on  the 
point  of  having  such  an  apparatus  construct- 
ed for  testing  rails  and  wheel  tires  at  low 
temperatures.  The  possibility  of  accom- 
plishing the  desired  object  with  such  an 
outfit,  viz.,  the  rapid  freezing  of  specimens, 
was  demonstrated  by  putting  a  number  of 
iron  test  pieces  into  a  bag  of  several  thick- 
nesses of  coarse  cloth  and  then  introducing 
the  liquid  gas.  This  at  once  became  solid 
and  filled  all  the  spaces  between  the  speci- 
mens, which  thus  lay  packed  in  snow. 
Each  specimen  was  provided  with  a  depres- 
sion into  which  mercury  could  be  poured, 
and  on  doing  this,  after*a  short  exposure  in 
the  freezing  bag,  it  was  found  that  the  mer- 
cury immediately  solidified,  showing,  in  the 
absence  of  a  suitable  thermometer,  that  the 
temperature  of  the  specimens  was  certainly 
below  39  degrees  C,  if  not  lower.  At  the  St. 
Petersburg  Laboratory  of  Experimental 
Medicine  a  cold  room  of  quite  large  propor- 
tions has  been  fitted  up,  in  which  also  liquid 
carbonic  acid  is  the  cooling  agent. 


HARDWARE 


CORRECT  CATALOGUES. 

Bv  Nath'l  C.  Fowler,  Jr. 

THERE  must  be  catalogues.    The  com- 
mercial definition  of  a  catalogue  is  a 
printed   something    which    describes 
something. 

A  catalogue  may  be  of  one  page,  or  of 
5,000. 

It  may  weigh  half  an  ounce,  or  it  may  be 
heavy  enough  for  a  shawl  strap. 

It  may  be  in  fine  type,  in  coarse  type,  with 
pictures  or  without  pictures. 

It  may  contain  a  price  list,  and  it  may 
not. 

A  catalogue  must  tell  the  whole  story, 
briefly  if  possible,  of  the  article  presented. 

It  must  present  its  advantages,  and,  if  it 
be  an  honest  catalogue,  it  will  announce  its 
disadvantages. 

If  anything  has  an  out  the  public  will  dis- 
cover it. 

The  maker  had  better  tell  the  public  what 
he  has  not  been  able  to  perfect,  for  by  so  do- 
ing he  will  counteract  counteracting  argu- 
ment. 

The  maker  can  better  talk  against  his 
article  than  can  the  consumer. 

Somebody  will  talk  against  it  anyway. 

Let  the  manufacturer  do  the  bulk  of  the 
talking. 

A  catalogue  writer,  if  he  knows  anything, 
will  present  the  advantages  in  their  most 
perfect  light,  and  the  disadvantages  in  a 
somewhat  darkened  light,  but  he  will  pre- 
sent the  latter,  and  will  give  reason  for  their 
existence. 

As  the  majority  of  catalogues  reach  non- 
technical readers,  even  the  scientific  cata- 
logue should  not  be  too  technically  scien- 
tific. 

The  ignorant  man  can  understand  plain 
English,  and  the  intelligent  man  appreciates 
simplicity. 

Sometimes  technical  terms  must  be  used, 
but  they  need  not  be  over-used. 

A  manufacturer  has  no  right  to  suppose 
that  because  he  knows  all  about  his  article 
an  outsider  can  understand  it  by  his  descrip- 
tion of  it. 

Even  if  a  catalogue  is  to  reach  only  ex- 
perts, there  is  no  reason  why  it  should  be 
crowded  with  technical  terms  when  plainer 
English  will  tell  the  story  as  effectively. 

As  the  manufacturer  does  not  know  where 
his  catalogue  will  go,  as  its  circulation  after 
it  leaves  his  office  is  beyond  his  control,  he 
should  make  the  catalogue  intelligible  to 
the  scientific  reader,  if  it  be  a  scientific  cata- 
~>  logue,  and  intelligible  to  the  reader  who  has 
not  the  technical  education,  because  by  so 
doing  his  catalogue  will  serve  a  double  pur- 
pose. 

It  will  be  understood  by  those  skilled  in 
the  line  presented,  and  understood  by  those 
who  sooner  or  later  may  become  in  need  of 
the  goods. 

A  catalogue  should  never  contain  illustra- 


tions unless  the  illustrations  are  apt  to  do 
justice  to  the  goods  illustrated. 

Better  have  nothing  but  plain  text,  if  that 
text  be  well  written,  than  pictures  which 
give  no  adequate  idea  of  the  article  pre- 
sented. 

If  the  illustrations  be  other  than  outline, 
they  must  be  printed  upon  first-class  paper 
with  first-class  press  work. 

The  explanation  of  a  picture  should  be  on 
the  same  page  as  the  picture,  or  on  the  page 
facing  it. 

The  reader  should  never  be  obliged  to 
hunt  to  find  out  what  a  picture  means. 

Every  paragraph  should  be  complete  in 
itself,  even  if  it  necessitates  repetition. 

There  should  be  few,  if  any,  references  to 
other  pages. 

The  reader  should  be  allowed  to  under- 
stand the  catalogue  without  learning  the 
catalogue. 

The  catalogue  should  be  a  text-book,  and 
no  text-book  that  is  good  for  anything  is  ob- 
jectionably disconnected. 

A  catalogue  should  contain  a  very  brief 
preface. 

Once  in  a  great  while  a  man  is  discovered 
who  likes  to  read  a  preface,  but  generally 
that  man  hasn't  cash  enough  to  buy  a  paper 
of  hair  pins. 

There  is  no  use  in  announcing,  "  We  beg 
leave  to  present." 

That's  what  the  catalogue  is  for. 

What's  the  need  of  wasting  good  white 
space  in  telling  a  self-evident  fact. 

The  title  page  of  a  catalogue  should  not 
be  plastered  over  with  names  of  officers  and 
directors. 

The  cover  of  a  catalogue  should  not  con- 
tain advertising. 

The  cover  should  present  only  the  title, 
with  or  without  a  decorative  illustration,  and 
the  cover  illustration  should  never  be  of  a 
technical  character. 

A  catalogue  should  look  like  a  book  on 
the  outside. 

If  a  catalogue  does  not  contain  too  many 
articles,  and  is  to  give  prices,  let  those  prices 
appear  with  the  descriptions.  Don't  crowd 
them  into  the  back  of  the  book. 

A  catalogue  should  never  be  sent  to  pro- 
miscuous lists  of  names,  and  should  seldom 
be  sent  to  anybody  unless  it  is  asked  for. 

Something  for  nothing  isn't  business, 
never  was  business,  and  never  will  be  busi- 
ness. 

A  catalogue  should  be  sent  to  enquirer-:, 
and  generally  it  is  inadvisable  to  demand  a 
stamp  for  it,  because  the  effort  necessary  on 
the  part  of  the  asker  is  all  the  pay  he  is  ex- 
pected to  give  for  a  thing  which  is  supposed 
to  be  more  in  your  interest  than  in  his. 

Advertise  the  catalogue,  and  say  you  will 
send  it  for  a  postal  card  request,  and,  if  the 
catalogue  be  an  expensive  one,  generally  ac- 
company it  with  a  personally  written  letter. 

There  is  no  objection  to  requesting  the 
askers  of  catalogues  to  give  you  the  names 
of  others  who  might  like  to  receive  it,  and  in 


that  case  you  should  send  a  personal  letter 
to  those  parties,  stating  that  you  send  the 
catalogue  at  the  request  of  another  party. 

The  trade  paper  offers  a  legitimate  means 
for  the  circulation  of  catalogues. 

The  catalogue  should  be  extensively  ad- 
vertised in  it,  and  sent  to  all  who  ask  for  it. 

Catalogues,  if  not  too  expensive,  should  be 
given  free  to  anyone  who  asks  for  them. 

Generally  one  can  afford  to  give  away  as 
many  catalogues  as  people  ask  for,  or  send 
for,  for  if  the  receiver  does  not  buy  the  goods 
himself,  he  is  liable  to  place  the  catalogue 
somewhere  where  somebody  who  wants  the 
goods  may  see  it. 

If  a  concern  issues  a  very  expensive  cata- 
logue, it  should  have  a  supplementary  cata- 
logue, and  should  push  the  circulation  of 
this  smaller  catalogue,  and  in  that  smaller 
catalogue  announce  that  under  certain  con- 
ditions the  larger  catalogue  will  be  sent. 

Make  your  catalogue  readable  anyway. 

No  matter  what  it  treats  of,  let  it  handle 
its  subject  as  a  writer  would  present  it  dis- 
connected from  your  business,  and  let  your 
business  be  brought  into  the  catalogue  as  a 
necessity. 

This  is  almost  always  possible,  although  it 
may  seem  impossible  to  the  average  cata- 
logue compiler. 

A  catalogue  is  a  legitimate  book  of  infor- 
mation upon  the  subject  it  illustrates,  and  it 
should  be  valuable  to  buyers  of  the  goods  it 
presents,  whether  such  buyers  buy  of  you  or 
of  somebody  else. 

If  a  catalogue  is  only  of  value  to  you,  it  is 
of  little  value  to  anybody  else. 

Do  not  understand  that  I  recommend  that 
a  catalogue  be  so  much  of  a  book  that  your 
goods  are  not  properly  presented,  for  there 
is  a  way  of  making  your  goods  a  part  of  the 
book  without  hurting  the  book,  and  there  is 
also  a  way  of  making  your  goods  so  promi- 
nent that  the  catalogue  is  nothing  more  or 
less  than  a  collection  of  hand  bills  announc- 
ing the  goods  you  have,  of  interest  to  you 
and  of  no  interest  to  the  outsider. 

Always  remember  that  you  are  writing  the 
catalogue  for  the  receiver,  not  for  yourself  ; 
that  something  of  inteiest  to  you  may  not  in- 
terest others,  and  that  your  catalogue  should 
have  intrinsic  value  which  will  force  the  re- 
ceiver to  preserve  it,  and  he  will  not  keep  a 
book  which  is  a  medley  of  bald-headed  ad- 
vertisements, with  so  much  advertising  in  * 
it  that  one  can  not  discover  anything  worth 
reading. 

Works:  St.  Helens,  England 
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HARDWARE 


WHERE  TO  START  BUSINESS. 

Editor   Hardware  : 

Sir, — I  sawa  query  recently  in  Hardware 
as  to  a  good  place  to  open  ageneral  hardware 
business.  I  do  not  know  of  any  better  than 
Moncton,  N.B.  It  is  a  place  of  8,000  in- 
habitants, the  headquarters  of  the  Inter- 
colonial Railway,  which  pays  out  a  large 
sum  monthly  for  wages;  there  is  a  cotton 
mill,  sugar  refinery,  foundry,  woollen  fac- 
tory, and  several  other  industries  employing 
a  large  number  of  hands,  and  it  is  the 
centre  of  a  prosperous  agricultural  district. 
People  are  all  well  off  and  make  good  cus- 
tomers. There  are  only  two  hardware  stores 
in  the  place,  but  only  one  has  modern  ideas. 
Both  are  reputed  to  have  made  a  good  deal 
of  money,  for  they  are  well  off.  There  is 
plenty  of  room  here  for  a  hustler. 

St.  John,  N.B.,  Nov.  24.       Traveler. 


trader's  license,  but  they  failed  to  prove  me 
a  transient  trader,  hence  the  verdict  in  my 
favor.  John  Waddell. 

Harriston,  Nov.  26,  '94. 


THEY  SEEK  A  DRAIN  TILE  MAKER. 

Editor  Hardware  : 

Sir,— Can  you  and  will  you  kindly  give  us 
theaddress  of  some  maker  in  Ontario  of  white 
tiles  for  farm  draining  and  oblige. 

Mowat  &  Co. 

[Will  some  of  our  readers  please  furnish 
Mowat  &  Co.  the  desired  information. — 
Ed.] 


WANTS  A  BRIDGE  BUILDER. 

The  Editor  of  Hardware  is  in  receipt  of 
the  following  letter  from  a  subscriber  : 

"Dear  Sir, — We  are  open  to  receive 
tenders  for  148-foot  long  18-foot  roadway 
iron  bridge.  Can  you  tell  us  where  in  Can- 
ada we  can  obtain  this.  Are  they  made  here 
now  or  imported.  We  cannot  rind  mention 
of  any  in  your  advertising  columns." 

There  was  one  in  Toronto,  but  their  place 
is  now  occupied  by  the  Graham  nail  works 
If  any  of  our  readers  know  of  any  other  con- 
cern who  manufacture  or  can  supply  such 
a  bridge,  we  will  thank  them  to  send  in  the 
name,  when  we  will  place  them  in  communi- 
cation with  the  firm  in  question. 


AN   EXPLANATION. 

Dear  Hardware,  —  With  reference  to 
the  following  paragraph  which  appeared  in 
your  isssue  of  the  23rd,  viz.:  "John  Wad- 
dell, of  Harriston,  against  whom  the  corpora- 
tion of  that  town  had  entered  a  suit  for  pay- 
ment of  taxes,  obtained  a  verdict  in  his 
favor,"  I  beg  leave  to  say  your  informant 
must  have  been  totally  ignorant  of  the  facts, 
or  wilfully  misrepresented  them.  I  was  not 
sued  for  taxes,  as  I  owed  none  ;  but  was 
brought  up  under  a  by-law  relating  to 
transient  traders.  After  doing  business  in 
Harriston  for  nearly  fourteen  years,  I 
moved  to  Chesley  last  year,  and  returned 
to  Harriton  last  May.  The  corporation 
brought  said  action  against  me  to  make  me 
pay  the   sum  of  $50  by    way    of  transient 


BUSINESS  WEST  OF  PORT  ARTHUR 

JOHN  CAMERON,  general  subscrip- 
tion agent  of  Hardware  Merchant 
has  just  completed  a  successful  trip 
from  Port  Arthur  to  the  Pacific.  He  has 
been  there  since  June,  and  has  visited  every 
place  in  that  magnificent  district,  going  over 
the  ground  more  thoroughly  than  ever  be- 
fore.   The  result  is  that  we  have  now  nearly 


Mr.  John  Cameron. 

double  the  number  of  readers  we  had  before. 
In  several  instances  he  had  to  drive  nearly  a 
hundred  miles  to  see  business  men.  He 
says  the  paper  is  doing  more  than  any  other 
factor  in  drawing  the  people  of  the  different 
parts  of  Canada  closer  together,  for  it  is  read 
from  the  Atlantic  to  the  Pacific.  Through 
its  columns  the  leading  business  men  in  the 
most  remote  districts  are  becoming  acquaint- 
ed and  are  taking  an  increased  interest  in 
each  other's  welfare. 

Speaking  of  trade,  Mr.  Cameron  says 
business  is  on  a  satisfactory  basis.  Mer- 
chants are  giving  less  credit  and  are  paying 
their  accounts  more  promptly.  They  are, 
he  says,  if  anything,  generally  more  enter- 
prising than  eastern  business  men. 


THOSE  BICYCLE   UMBRELLAS. 

One  of  the  most  interesting  creatures  to 
be  seen  on  a  rainy  day,  remarks  a  contem- 
porary, is  the  bicycle  man  and  his  umbrella. 
As  the  gearing  and  the  man  are  supposed  to 
operate  in  conjunction,  they  may  be  techni- 
cally considered  as  one.  As  a  matter  of 
fact,  however,  they  are  sometimes  half-a- 
dozen,  if  the  statement  of  a  correspondent 
from  New  York  is  to  be  believed.  The  bi- 
cyc'e  man  and  his  umbrella  are  organized 
under  the  same  code  of  philosophy  as  is 
the  Chinese  soldier  who  fights  under  the 
umbrella — that  it  is  better  to  be  killed  than 
to  get  wet.  The  umbrella  rests  in  a  socket 
provided  for  it  on  the  guiding  bar.  The 
rider  mounts  the  machine,  spreads  the  um- 
brella and  sails  away  defiant  of  a  storm. 
Sometimes — sometimes  he  doesn't.  I  sawa 
case  of  this  kind  the  other  day  in  Twenty- 
third  street.  The  young  man  mounted  all 
right  and  spread  his  umbrella  all  right,  but 
he  didn't  sail  away  worth  a  cent.  The  wind 
blew  him  over  every  time.  And  every  time 
he  got  up  and  set  'em  up  again.  The  eyes 
of  the  world  were  trained  on  him  and  he 
persisted.  He  tried  to  get  the  angle  of  the 
breeze,  but  anybody  who  has  ever  carried  an 
umbrella  in  New  York  can  tell  how  futile 
this  gentleman  found  it.  Finally,  when 
there  wasn't  a  clean  spot  on  him,  and  the 
umbrella  was  as  full  of  holes  as  a  sieve,  he 
wrenched  it  violently  from  its  socket  and 
dashed  it  into  the  nearest  gutter,  calmly 
mounted  the  machine  and  rode  away  in  the 


COSTS    CANNOT  BE  DUPLICATED. 

Although  orders  for  new  ships  to  be  built 
on  the  lakes  during  the  coming  winter  are 
very  limited,  the  builders  of  steel  vessels  are 
not  prepared  to  duplicate  prices  for  which 
they  offered  to  build  large  freight  carriers  at 
this  time  a  year  ago.  The  difference  may 
no1  be  very  great,  but  builders  look  to  the 
probability  of  somewhat  higher  prices  for 
material,  and  the  chance  also  of  an  increase 
in  labor  cost.  Take,  for  instance, the  steamer 
Nicholas,  owned  by  the  Minch  estate,  of 
Cleveland,  and  which  was  probably  con- 
structed with  less  profit  to  the  builders,  the 
Cleveland  Ship  Building  Co.,  than  any  other 
large  steel  steamer  ever  built  on  the  lakes, 
She  was  built  for  $1 50,000,  but  sales  of  stock 
have  since  been  made  on  a  basis  of  $155,000. 
It  is  not  at  all  probable  that  the  builders  of 
this  boat  would  accept  the  former  price, 
although  it  cannot  be  said  that  they  have 
stated  anything  to  the  contrary.  The  Globe 
Iron  Works  Co.  has  fixed  a  price  on  the 
sleamer  Globe,  which  went  into  commission 
a  few  weeks  ago,  and  they  are  holding  for 
the  figure  decided  upon,  with  every  prospect 
of  securing  it,  on  account  of  the  favorable 
reception  that  the  boat  has  received  among 
people  who  know  a  good  ship  when  they  see 
it,  and  also  on  account  of  the  change  for  the 
better  in  conditions  bearing  upon  lake 
freights.  Of  course  the  price  asked  for  the 
Globe  is  not  made  public,  but  it  is  under- 
stood to  be  in  the  neighborhood  of  $170,000 
cash.— Marine  Review. 


HARDWARE. 


NICHOLSON  FILES 


H.  S.  Howland.  Sons  &  Co. 


37  Front  Street  West 

Toronto 


WHOLESALE    HARDWARE    MERCHANTS. 


GUNS  MADE  OF  LEATHER. 


Leather  guns  are  somewhat  of  a  curiosity, 
the  honor  of  having  invented  them  being  a 
matter  of  dispute  between  the  nations  of 
Sweden  and  Scotland.  According  to  one 
account,  given  in  Macmillan's  Magazine, 
they  were  built  of  the  most  hardened  leather, 
girt  about  with  hoops  of  iron  and  brass. 
According  to  another  they  had  a  core  of  tin 
and  were  bound  round  with  cordage.  In 
neither  case  could  they  be  expected  to  last 
long,  though  we  are  told  that  they  could  be 
"  brought  to  discharge  "  as  often  as  ten  times 
in  succession,  but  when  we  reflect  how  few 
are  the  rounds  that  can  be  fired  from  the 
monster  guns  of  our  own  day  without  re- 
newal of  the  inner  tube  we  cannot  afford  to 
sneer  at  the  shortness  of  their  life.  They 
were  at  any  rate  mobile,  for  they  could  be 
carried  on  a  pony's  back  or  stacked  together 
by  the  half  dozen  in  "  barricades  of  wood, 
borne  on  wheels."  Moreover,  they  did  good 
service  more  than  once,  as,  for  instance,  at 
Newburn  and  at  Cropredy  Bridge.  Later 
on  they  seem  to  have  fallen  into  disrepute, 
for  we  hear  of  the  "  leather  guns  by  which 
the  king  and  country   hath   been  cheated,' 


though  even  at  Killiecrankie  Mackay  had 
some  of  "  Sandy's  Stoups,"  as  they  were 
called,  with  him. 


WHAT  CONSTITUTES  A  WIDE  TIRE? 

The  agitation  of  the  wide  tire  subject  has 
become  one  of  the  leading  topics  of  the  day, 
and  all  kinds  of  visionary  ideas  are  indulged 
in.  One  journal  up  in  Maine  advocates  a 
short  front  axle,  with  tires  ten  inches  wide 
on  the  front  wheels  and  twelve  inches  wide 
on  the  hind  wheels,  and  thus  make  the 
wagon  a  "  road  maker,"  denying  that  such 
wagons  will  draw  harder  than  those  with 
narrow  ties.  It  is  just  such  absurdities  as 
this  that  tend  to  antagonize  the  owners  of 
vehicles.  What  is  wanted  is  a  practical  de- 
monstration as  to  what  constitutes  a  "  wide 
tire."  Vehicles  are  built  weighing  all  the 
way  from  40  pounds  to  4,000  pounds  or 
more,  and  adapted  to  individual  specific 
uses,  carrying  weights  of  from  a  hundred 
pounds  or  less  up  to  many  tons.  What 
shall  be  a  correct  width  for  the  tire  to  each 
is  the  question,  and  it  is  one  that  the  car- 
riage builder  should  determine.  The  mere 
approval  of  wide  tires  without  specifying  con- 


ditions, is  misleading  and  injudicious.  It  is 
possible  to  establish  a  maximum  width  for 
specific  weights,  and  steps  should  be  taken 
to  secure  something  definite  regarding  it. — 
The  Hub. 


SCHEMES   FOR   DRAWING  TRADE. 

With  a  view  of  attracting  customers,  I 
notice  that  a  Birmingham  ironmonger  has 
taken  to  selling  reels  of  cotton,  which  he 
advertises  at  three  for  id.,  writes  "Vulcan" 
in  Ironmonger.  Whether  this  price  allows 
of  a  profit  I  should  question,  but  it  no  doubt 
serves  its  purpose  in  getting  into  the  shop 
ladies  who  are  not  likely  to  leave  without 
making  other  purchases.  An  up-to-date 
ironmonger  occupys  a  column  in  a  Bristol 
newspaper  notifying  that  he  is  having  a  sale, 
and  stating  that  "  during  sale  we  give  to  all 
gentlemen  who  shave  a  razor-case,  whether 
they  are  buyers  or  not.  Please  ask  for  one." 
Few  are  likely  to  do  this  without  buying  a 
razor  to  place  in  the  case,  unless  they  are 
made  of  the  same  stuff  as  the  woman  who 
sent  her  boy  to  borrow  a  dozen  eggs  of  one 
neighbor,  and  a  sitting  hen  from  another, 
hoping  thus  to  raise  chickens  without  cost. 
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Sanderson,  pea&(y  *  Co. 


Paints    Oils 
Varnishes 

Glass,  etc. 


61,  63  and  65  Adelaide  Street  West 


Toronto 
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THE  SERVICE  STROPPING  MACHINE 

LAMPLOUGH  &  McNAUGHTON, 
Temple  building,  Montreal,  are  placing 
on  the  market  "The  Service  Stropping 
Machine, "  here  shown.  It  is  explained  that 
all  parts  of  this  article  are  nickel-plated,  with 
a  black  enameled  handle  and  a  substantial 
cross-bar.  "  A  nickeled  metallic  attachment, 
with  brass  set  screws  (A  and  B)  is  used  to 
keep  the  handle  and  blade  of  the  razor  in  a 
straight  line  ;  and  in  adjusting  the  attach- 
ment to  the  back  of  the  shank  and  handle 
the  hook  of  the  screw  A  is  passed  through 
the  handle  and  turned,  then  fastened  in 
place  by  screwing  the  knurled  nut.  After 
this  the  screw  B  is  turned  until  the  handle 
and  blade  are  tightened  in  a  straight  line. 
The  screw  B,  when  once  properly  adjusted 
to  a  razor,  needs  no  further  resetting. 
The  razor  blade  is  then  slid  in  the  frame 
holder,  and  one  end   of  the  swing  strop  is 


TESTING  WHITE  LEAD. 

WILL  anybody  ever  know,  from  the 
tests  made  by  the  committees  of  the 
various  associations,  which  is  the 
best  average  brand  of  white  lead  ?  queries  a 
writer  in  The  Hub.  I  say  average  brand, 
because  it  is  a  well-known  fact,  which  the 
committees  will  do  well  to  take  into  consid- 
eration, that  white  lead  does  not  run  uni- 
form ;  hence,  the  testing  of  one  sample  of 
any  brand  does  not  show  the  average  quali- 
ties of  the  product  put  up  from  time  to  time 
and  sold  under  that  brand.  All  factories 
make  more  or  less  poor  white  lead,  and  sell 
it  under  the  same  brand  with  the  best. 
There  is  no  known  process  of  corrosion  by 
which  a  uniformly  good  article  of  white  lead 
can  be  obtained;  hence,  until  some  new  and 
better  process  is  discovered,  we  shall  occa- 
sionally have  trouble  with  white  lead.  Test 
one  keg  to  day  and   it  may  pan  out  well  ; 


former  days.  I  think  the  belief  is  well 
founded  upon  the  facts  in  the  case,  and  that 
the  trouble  lies  in  the  changed  methods  of 
corrosion.  In  the  old  Dutch  process  the 
same  length  of  time  is  given  the  lead  in  the 
stacks,  but  a  greater  per  cent,  of  corrosion  is 
obtained  than  formerly,  because  the  thick- 
ness of  the  buckle  has  been  reduced  one-half 
at  least.  Hence,  while  the  weight  of  lead  in 
proportion  to  the  tan  bark  in  the  stack  is 
not  increased,  the  surface  exposed  to  the 
action  of  the  corroding,  hydrating,  and  car- 
bonating  elements  in  the  stack  is  nearly 
doubled  ;  which  certainly  modifies  the  action 
of  the  chemical  forces  upon  the  exposed  sur- 
face of  the  lead. 

I  have  the  statement  from  a  superinten- 
dent of  a  white  lead  factory,  who  has  had 
the  benefit  of  thirty-five  years'  experience  in 
white  lead  making,  that  the  best  white  lead 
ever  made  by  the  Dutch  process  was  made 
by  using    buckles  double    the  thickness  of 


passed  through  the  opening  between  the  re- 
volving slider  and  the  cross-bar  ;  strop  is 
held  in  a  horizontal  position,  and  by  moving 
the  machineforward  and  back  over  the  strop, 
the  friction  causes  the  blade  to  be  reversed 
each  time,  automatically  turning  it  on  its 
back  with  the  cutting  edge  pressed  against 
the  strop.  The  strokes  may  be  short  or 
long,  quick  or  slow,  as  desired,  and  in  every 
case  the  machine  will  work  to  perfection, 
giving  the  blade  a  fine,  keen  edge,  such  as 
never  can  be  produced  in  the  ordinary  way 
of  stropping.  The  strop  will  not  be  spoiled, 
as  it  is  quite  impossible  to  cut  into  the 
leather.  The  machine  is  sold  with  the 
strop." 

Several  large  saw  mills  will  be  built  along 
the  line  of  the  Ottawa  and  Parry  Sound 
Railway,  and  their  products  will  be  shipped 
by  rail. 


test  another  of  the  same  brand  a  week  or  a 
month  hence,  and  you  may  get  a  different 
result. 

By  the  exer,  ise  of  care  and  skill,  and  by 
the  employment  of  the  best  facilities,  some 
factories  make  a  better  and  more  uniform 
product  than  others  ;  hence,  to  find  the  best 
average  white  lead,  it  is  only  necessary  to 
test  numerous  samples  of  each  brand  made 
at  different  times  during  one  year,  at  least. 
A  single  test  of  twenty-four  brands  of  white 
lead  is  liable  to  do  injustice  to  more  or  less 
manufacturers,  because  the  committee  is 
liable  to  get  hold  of  a  sample  of  the  best  cor- 
roded lead  of  one  factory  and  the  poorest  of 
another,  I  believe. 

Many  old  painters  are  firm  in  the  belief 
that  white  lead  does  not  cover  as  well  as  in 


those  now   in  use.     This  statement    agrees 
with  my  experience  and  observation. 


A    CLEVER  IDEA. 

I  have  seen,  writes  "  Vulcan,"  in  Iron- 
monger, the  details  of  what  appears  at  first 
sight  to  be  a  clever  scheme  of  "  Profit  Shar- 
ing in  Trade  on  Insurance  Principles,"adopt- 
edbythe  Arms  and  Ammunition  Manufactur- 
ing Company  (Limited),  London.  Under 
this  plan,  customers  purchasing  the  goods 
of  the  company  to  any  specified  amount  in 
one  year  will  be  presented,  free,  with  a  life- 
assurance  policy  for  the  same  amount  cover- 
ing the  following  year.  Thus,  if  a  customer 
buys  ;£ioo  worth  of  goods  in  1894,  he  will 
be  given  a  policy  for  that  amount  valid  dur- 
ing 1895,  the  assurance  being  guaranteed  by 
a  well-known  assurance  office.  The  idea  is 
clever,  and  I  should  not  be  surprised  to  see 
it  freely  imitated. 


HARDWARE 


Holiday  Goods... 

We  handle  a  number  of  lines 
suitable  for  Holiday  Goods. 

Prices  on  Stamped  Ware  reduced 


Examine 
Our  .  . 
Catalogue 


And  order  from  traveler  or  by  mail. 


THOS.  DAVIDSON  &  CO. 


IWontreal 


TRADE  CHAT. 

THE  Crystal  Gold  Mining  Co.  of  Rath- 
bun,  Ltd.,  Mattawa,  Ont.,  has  been 
incorporated. 

The  Brampton  foundry  has  been  sold  for 
$6,000. 

The  Acme  Silver  Co.,  of  Toronto,  is  apply- 
ing for  incorporation. 

The  Ontario  Mining  Institute  will  meet  in 
Kingston  in  January.  It  has  a  membership 
of  70. 

The  Calvin  Co.  is  busy  building  a  new 
steam  barge,  which  will  be  launched  in  the 
spring. 

The  Midland  Electric  Light  and  Power 
Co.,  Ltd.,  Midland,  is  applying  for  incor- 
poration. 

The  lead  at  Smithfield,  N.S.,  is  to  be 
worked  by  the  Dominion  Smelting  and 
Refining  Co. 

The  St.  John  mine,  at  Country  Harbor, 
has  just  turned  out  a  brick  of  gold  worth 
$3,000 — the  result  of  1 5  days'  work. 

Bromley  &  Nevins  have  opened  out  in 
the  general  blacksmithing  business  in  John 
Mercer's  new  shop  in  Chilli wack,  B.C. 

The  Pelequin  gold  mine  on  Wahnapatitae 
Lake,  purchased  last  spring  by  Rianaldo 
McConnell,  shows  four  veins  of  rich  aurifer- 
ous quartz. 

The  Hamilton  Radial  Railway  Co.  asks 
the  city  for  a  bonus  of  $400,000,  in  return 
for  which  paid-up  stock  to  an  equal  amount 
is  offered. 

Another  electrical  enterprise  is  talked  of 
in  Ottawa.  It  is  to  manufacture  a  primary 
battery,  the  patent  for  which  has  been  pur- 
chased from  a  United  States  inventor. 

The  repair  yards  and  general  workshops 
of  the  C.  P.  R.  at  Winnipeg  are  still  kept  in 
active  operation,  owing  to  repairs  necessary 
to  rolling  stock,  which  is  required  for  freight 
hauling. 

The  race  horse  still  leads  the  bicycle  a 
few  seconds,  and  an  Italian  mechanic  has 
invented  a  wheel  which  he  says  will  carry  a 
man  a  mile  and  a  half  with  one-twentieth  of 
the  exertion  now  required  in  cycling.  A 
Rhode    Island   inventor   claims  to  hive  an 


aluminum  wheel  weighing  three  pounds 
which  will  go  at  double  the  speed  of  the  pre- 
sent machine. 

Merrick,  Anderson  &  Co.,  whose  extensive 
wholesale  hardware  house  at  Winnipeg  was 
destroyed  by  fire  last  Friday,  will  probably 
enter  suit  against  the  city  for  $10,000 
damage ;.  The  fire  brigade  was  engaged  at 
another  large  fire,  and  the  water  supply  at 
this  second  one  was  so  inadequate  that 
the  warehouse  burned  without  any  effort  to 
save  it. 

The  government  inspector  of  boilers  has 
been  called  upon  lately  to  institute  prosecu- 
tions against  several  persons  running  boilers 
without  certificates.  Under  the  provincial 
statutes  it  is  a  criminal  offence  to  run  a  boiler 
without  the  inspector's  certificate,  and  it  is 
proposed  to  see  that  the  provisions  of, the 
statute  are  rigidly  adhered  to. — Herald, 
Morden,  Man. 

Says  The  Truro  News  :  "  The  Dominion 
Smelting  and  Refining  Company  are  open- 
ing up  the  lead  deposits  at  Smithfield, 
Middle  Stewiacke.  George  C.  Underhill, 
who  promoted  and  organized  this  company, 
is  the  manager,  and  is  carrying  on  active 
work  at  Smithfield.  The  stock  is  owned  by 
some  of  the  most  enterprising  and  success- 
ful business  men  in  Halifax.  The  capital 
stock  of  the  company  is  $200,000,  and  50  per 
cent,  of  this  is  fully  paid  up.  The  latest 
reports  are  that  an  exceedingly  rich  lead  has 
been  struck  within  a  few  days." 

Acorrespondent  writes  The  Halifax  Chron- 
icle: The  Messrs.  McMillan  and  their  asso- 
ciates at  Isaacs'  Harbor  have  found  the  ap- 
parently valuable  gold  lode  from  which  the 
nuggets  drifted  that  they  found  in  the  early 
part  of  last  summer.  The  lead  is  eighteen 
inches  thick  and  corresponds  in  size  with 
the  boulders  that  contained  the  nuggets. 
The  gold  that  a  blast  in  the  lead  produced 
proves  to  be  the  same  as  the  nuggets. 
Their  property,  containing  one  hundred 
areas,  and  the  property  of  the  Richardson 
Gold  Mining  Co.,  which  also  contains  one 
hundred  areas,  and  adjoins,  promises  to  be 
valuable. 

It  may  be  cited,  as  evidence  that  the  cur- 
rent decline  in  prices  in  the   United   States 


is  not  special  to  this  country,  that  the  im- 
ports of  Germany,  for  the  first  nine  months 
of  1894,  show  an  increase  over  last  year  of 
7.5  percent,  in  quantity  and  of  only  0.2  per 
cent,  in  value  ;  while  in  the  exports  there  was 
a  gain  of  6.2  per  cent,  in  quantity  with  a  loss 
of  5.6  per  cent,  in  value.  This  is  a  virtual 
parallel  to  our  own  experience  and  largely 
explains  the  agrarian  and  commercial  dis- 
contents that  prevail  in  Germany.  The  facts 
confirm  what  we  have  repeatedly  urged,  that 
the  present  unsatisfactory  industrial  con- 
ditions in  this  country  are  due  to  universal 
causes,  affecting  all  the  great  commercial 
nations  alike. — N.  Y.  Journal  of  Com- 
merce. 

There  is  an  article  in  The  Cordage  Trade 
Journal  which  is  stated  to  be  an  accurate 
outline  of  the  policy  of  the  management  of 
the  United  States  Cordage  Company.  The 
company  will  not  henceforth  produce  more 
goods  than  the  market  warrants,  and  will 
make  as  small  an  amount  as  possible  for 
stock.  In  pursuance  of  this  policy  it  is  mak- 
ing little  binder  twine.  The  Chicago,  Pear- 
son and  Sewell  &  Day  plants  only  are  run- 
ning on  twine.  The  Rinck  mill  in  Easton 
will  soon  start  up  on  twine.  Rope  is  being 
produced  at  the  Wall,  Lawrence,  Allen, 
Sewell  &  Day,  New  Bedford  and  Rinck 
mills.  The  company  expects  a  brisk  trade 
in  rope  next  spring  when  navigation  opens. 
A  concentration  of  manufacturing  is  being 
gradually  effected. 


A  PUSHING  HALIFAX  FIRM. 

Cragg  Bros.  &  Co.,  Halifax,  are  shipping 
German  novelties  to  the  North-west  Terri- 
tories. When  Hardware  was  in  their 
place  a  few  days  ago  they  were  filling  an 
order  from  Edmonton.  They  are  working 
up  a  profitable,  though  not  a  very  extensive, 
trade  in  the  west.  Some  time  ago  this  firm 
made  a  good  thing  out  of  scissors.  They 
bought  5,000  damaged  pairs.  They  adver- 
tised them,  and  their  store  was  crowded 
every  day.  They  sold  most  of  them  in  2% 
days.  This  bait  drew  many  buyers  for 
other  goods,  who  have  since  became  per- 
manent customers.  People  are  still  enquir- 
ing for  the  cheap  scissors. 


10 


HARDWARE 


MERITS  OF  STEEL   AND  IRON. 

THE  comparative  merits  of  steel  and 
iron,  says  Age  of  Steel,  are  at  present 
a  subject  of  more  than  usual  interest 
and  discussion.  The  progress  made  during 
comparatively  recent  years,  both  in  methods 
of  production  and  increased  forms  of  ser- 
vice, have  practically  reversed  some  old- 
time  conditions.  In  this  displacement,  as 
in  all  other  industrial  changes,  the  tables  of 
losses  and  gains  make  the  disturbance  of 
economics  a  source  of  confusion  and  more 
or  less  unfounded  apprehension.  This  is 
more  emphatic  when  the  iron  industries 
have  been  long  standing  and  antedate  the 
more  recent  processes  and  methods.  It 
is  natural,  under  these  circumstances,  that 
more  or  less  of  prejudice  should  exist  on  all 
the  disputing  points  of  the  question  as  to  the 
respective  merits  of  the  two  products. 

That  there  are  special  merits  held  exclu- 
sively by  both  manufactured  iron  and  steel 
is  conceded,  the  real  trouble  being  when  the 
one  denies  the  claims  of  the  other.  The 
question  is  not  as  to  the  supremacy  of  steel, 
but  as  to  the  proper  and  best  uses  of  iron. 

In  a  consensus  of  opinions  and  facts 
recently  collated  by  a  British  contemporary 
in  the  Birmingham  district  the  preference 
for  steel  over  iron  is  marked  as  a  material 
for  the  workshops.  The  trades  in  which 
steel  is  making  its  way  include  tin  plate 
workers,  lock  makers,  safe  makers,  japan- 
ners,  stampers  of  deep  and  shallow  hollow- 
ware,  wire  makers,  spring  and  axle  makers 
and  others.  Sheets  rolled  from  steel  for  tin 
plate  manufacture  have,  it  is  said,  so  clear 
and  polished  a  surface  that  the  quantity  of 
tin  necessary  is  considerably  less  than  with 
black  sheets  of  iron,  an  economy  to  the  tin 
plate  manufacturer  that  is  self-suggestive. 
The  increased  toughness  and  absence  of 
fibre  in  steel,  compared  with  iron,  its 
capacity  for  increased  strain,  and  its  superior 
finish,  make  it  preferable  for  stamping  and 
pressing  processes.  It  is  less  liable  to  crack, 
and  its  homogeneous  nature  allows  of  its 
being  bent  and  worked  when  cold  either  way 
of  the  grain  with  more  success  and  with  less 
risk  of  fracture  than  with  iron. 

Industries  in  which  heavy  pressed  work 
is  produced  out  of  bars  and  rods  and  some 
similar  solid  forms  of  material,  in  certain 
descriptions  of  heavy  chains,  ships'  tackle 
and  other  kinds  of  marine  work,  steel  in  the 
forms  of  flats,  rounds,  bars,  etc.,  is  not  so 
reliable  as  iron.  With  these  advantages 
conceded,  it  is  a  fact  that  the  decline  in  the 
wrought  iron  trade  in  Great  Britain  has 
been  marked. 

The  economic  results  of  this  transition 
-from  iron  to  steel  have  involved  heavy  ex- 
penditure and  losses.  In  puddling  furnaces 
the  loss  is  placed  by  the  Iron  Trade  Circu- 
lar at  $25,000,000.  The  same  authority 
says  :  "  On  the  other  hand,  there  has  been 
the  expenditure  incurred  in  providing  the 
new  steel-producing   plant  to  take  the  place 


of  the  old  wrought  iron  forges.  To  a  large 
extent  the  trade  has  suffered  by  the  change, 
though  the  public  has  more  than  gained. 
The  change  has  been  great,  and  to  the 
betterment  of  the  men  employed.  The 
heavy  work  of  the  puddler  has  been  eased, 
so  far  as  labor  is  concerned.  It  is  among 
the  more  important  of  the  many  changes 
recently  introduced  that  the  same  quantity 
of  steel  can  be  produced  with  about  one- 
fourth  the  amount  of  labor  required  in  the 
older  industry." 


CORPORATION  HARDWARE. 

The  Board  of  Works  of  the  Toronto  City 
Council  Saturday  last  awarded  tenders  for 
its  supplies  during  the  year.  Among  the 
tenders  accepted  were  these  :  5-inch  wire 
nails,  T.  Meredith  &  Co.,  $2  14  per  100  lbs.; 
other  tenders  $2.28,  $2. 27^, $2.37^,52. 37^- 
Lumber — Reid  Company,  of  Toronto,  plank, 
per  1,000  feet,  $12.56,  scantling  $12  27 ;  other 
tenders — Bryce  &  Co.,  plank,  $13.39  and 
scantling,  $12.40.  Miscellaneous — Hard- 
ware, Aikenhead  Hardware  Company 
$1,014.06  ;  other  tenders — $i,i82.66,$i,o88.- 
95  ;  $1,11987.  Ironwork — Galloway,  Tay- 
lor &  Co.,  castings,  per  100  lbs.,  $140; 
wrought  iron,  $3  ;. other  tenders — $1  43  and 
$2.50. 

The  tender  for  the  five-inch  wire  nails  has 
been  the  cause  of  much  discussion  among 
members  of  the  trade.  The  price  at  which 
Mr.  Meredith  has  agreed  to  supply  these 
nails  is  away  down  below  the  figure  that 
even  the  largest  wholesalers  can  buy  from 
the  combination,  much  less  the  regular  job- 
bing price,  and  how  he  is  going  to  get  sup- 
plies is  puzzling  them,  especially  as  it  is  un- 
derstood that  all  the  manufacturers  have  re- 
pudiated having  had  any  connection  what- 
ever in  the  matter. 

"But,  mark  my  words,  "  said  a  gentleman, 
"  Tom  Meredith  is  too  sharp  to  be  caught 
in  any  trap.  " 


THE  ADVANCE  IN  BROOM  CORN. 

One  of  our  reporters,  in  interviewing  the 
well-known  firm  of  H.  A.  Nelson  &  Sons, 
who  are  the  largest  manufacturers  of  corn 
brooms  and  whisks  in  the  Dominion,  was 
informed  that,  on  account  of  the  scarcity  of 
rain  and  the  hot  winds  which  prevailed  in 
the  far  Western  States  last  summer,  the 
crops,  outside  of  Illinois,  were  almost  a 
total  failure,  and,  in  consequence,  prices 
have  advanced  $40  to  $50  per  ton.  For- 
tunately for  Messrs.  H.  A.  Nelson  &  Sons, 
before  this  year's  crop  was  harvested  they 
had  secured  of  the  1893  crop  17  carloads 
at  very  low  prices,  besides  which  they  have 
already  received  of  the  new  crop  34  car- 
loads, making  in  all  51  carloads,  which, 
however,  will  not  be  sufficient  to  put  them 
through  until  another  harvest.  This  firm 
have  now  a  capacity  of  250  dozens  per  day, 
and  are,  with  two  or  three  exceptions,  the 
largest  manufacturers  of  brooms  and  whisks 
in  the  world.  They  state  that,  from  the  best 
information  they  can  obtain,  there  will  be  a 
shortage  of  from  6,000  to  8,000  tons,  and 
that  in  the  rear  future  the  price  of  broom 
corn  will  likely  be  higher  than  it  has  been 
for  many  years,  consequently  the  public 
must  expect  to  pay  more  for  their  brooms. 


A  SUCCESSFUL  SCHEME. 

There  is,  says  a  contemporary,  an  associa- 
tion of  the  leading  hardware  houses  in  one 
of  the  large  towns  of  Pennsylvania  which 
has  made  a  practical  success  of  two  very  im- 
portant aims  ;  one  is  to  ensure  uniformity  of 
price  to  the  consumer,  and  the  other  is  a 
plan  of  co-operative  buying  by  which  each 
gets  the  benefit  of  the  lowest  discount  ob- 
tainable from  manufacturers  and  jobbers  (or 
factors,  as  we  designate  them)  by  combin- 
ing their  orders  for  staple  goods  and  thus 
buying  in  quantities.  One  of  their  number, 
designated  the  "  secretary  of  prices,"  fixes 
prices  which  all  agree  to  abide  by.  Also, 
all  orders  for  leading  lines  are  given  out  by 
one  house,  and  the  goods,  on  receipt,  dis- 
triouted  by  them  among  the  several  mem- 
bers of  the  organization.  We  are  assured 
that  both  schemes  work  admirably  and  ad- 
vantageously to  all  concerned,  which  pre- 
supposes, we  must  admit,  a  good  deal  less 
of  mutual  jealousy  and  a  good  deal  more  of 
mutual  confidence  than  exists,  we  fear,  as  a 
rule  amongst  local  competitors  in  this 
country.  With  absolute  fidelity  to  each 
other,  and  an  assurance  that  the  amount  of 
each  firm's  purchases  should  be  treated  as 
strictly  confidential  by  the  buying  member, 
and  we  do  not  see  why  such  an  arrange- 
ment should  not  work  here  with  equal  ad- 
vantage. Such  an  organization  would  have 
an  invaluable  position  in  dealing  with 
"  Stores  "  and  the  big  pirates. 


ALUMINUM  FOR  NAVY  USE. 

In  the  office  of  Chief  Constructor  of  the 
United  States  Navy  Hichborn  are  several 
sheets  of  aluminum  which  had  been  exposed 
to  sea  water  for  three  months  and  were 
badly  fouled.  Commodore  Hichborn  re- 
marked that  it  was  worse  than  the  fouling  of 
copper  exposed  for  the  same  length  of  time. 
"  But  this  fouling  does  not  condemn  its  use 
in  various  parts  of  naval  construction — for 
life-boats,  side-fittings,  tanks,  fittings  for  air- 
ports, hinges,  skylights,  doors,  bulkheads, 
etc.  It  is  strong  and  light  and  much  use 
can  be  made  of  it,  but  for  sheathing  it  is  not 
a  success  when  exposed  to  sea-water." 
Commodore  Hichborn  has  closely  watched 
all  experiments  in  the  use  of  aluminum  in 
naval  construction,  and  thus  far  concedes 
the  great  value  of  the  metal  in  the  finish  of 
ships,  but  not  in  the  construction  of  hulls. 


The  deposits  in  the  Government  savings 
banks  for  October  amounted  to  $278,205  and 
the  withdrawals  to  $328,316. 

It  is  announced  that  the  Republic  of 
Andora,  which  lies  upon  the  border  of  two  - 
great  neighboring  nations,  has  bought  a  gun. 
It  is  a  Krupp  gun,  carrying  20  miles,  and 
the  territory  of  Andora  is  but  seven  miles  in 
extent,  so  that  whenever  the  gun  is  fired 
somebody  in  one  of  the  neighboring  nations 
is  in  danger  of  being  hit.  What  such  a 
small  country  wants  with  such  a  large  weap- 
on, we  are  not  told. — Invention. 
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GUARDS . . . 


Inside  Fine  Woven  Wire  Blinds, 
Lettered  or  Plain 


Basement  Window  Guards 
Factory  and  Mill  Window  Guards 
School  and  Church  Window  Guards 
Store  Front  Guards 
Office  Counter  Railings .... 


MANUFACTURED    BY 


THE  B.  GREENING  WIRE  CO.,  Limited 

HAMILTON,     CAN. 


WRITE    FOR    CATALOGUE 


AMERICAN  TIN  PLATE  OUTPUT. 

IRA  AYER,  special  agent  of  the  United 
States  Treasury  Department,  has  sub- 
mitted to  Secretary  Carlisle  a  report  as  to 
the  production  of  tin  and  terne  plates  in  the 
United  States  during  the  quarter  ended  June 
30,  with  comparative  statements  of  produc- 
tion. 

During  the  quarter  named  forty  firms 
manufactured  46,466,335  pounds  of  tin  and 
terne  plates  proper,  against  an  output  of 
38,260,411  pounds  by  thirty-six  firms  during 
the  previous  quarter. 

Of  the  output  for  the  quarter  33, 501,344 
pounds,  or  more  than  72  per  cent.,  were 
made  from  sheets  rolled  in  the  United 
States,  and  of  this  amount  32,477,703 
pounds,  or  about  97  per  cent.,  consisted  of 
the  class  of  plates  weighing  lighter  than  63 
pounds  per  100  square  feet. 

Of  the  commercial  plates  manufactured 
during  the  quarter  26,752,996  pounds  were 
coated  with  tin  and  19,713,339  pounds  were 
terne  coated. 

The  quantity  of  American  sheet  iron  and 
steel  made  into  articles  and  ware,  tinned  or 
terne-plated,  was  1,807,854  pounds.  This 
makes  the  aggregate  output  of  tin  and  terne 
plate  for  the  quarter,  from  all  sources,  48,- 
274,189  pounds  ;  that  of  the  previous  quar- 
ter was  40,423,300  pounds. 

The  production  for  the  quarter,  subject  to 
comparison  with  net  imports,  under  the  De- 
partment's ruling,  inclusive  of  products  from 
American  sheet  iron  and  steel,  tinned  or 
terne-plated,  was  34,285,557  pounds,  as  com- 
pared with  26,545,162  pounds  during  the 
previous  quarter. 

The  production  for  the  fiscal  year  ended 
June  30,  1894,  subject  to  such  comparison, 
stated  by  quarters,  was  as  follows  : 

Quarter  ended—        Lbs.         Quarter  ended—        Lb* 
Sept.   30,  '93   ..   9,257, 6»o         March  31,  '94   ..   28,545,162 
Dec.   31,    '93     •  i6,553. 7>6        June  3°,  '94 34.285,557 


Total  for  fiscal  year  ended  June  30,  1894   88,642,045 

By  report  dated  February  20,  1893,  it  was 
shown  that  one  third  of  the  net  importations 
of  the  class  of  plates  weighing  lighter  than 
63  pounds  per   100  square  feet,   during  the 


fiscal  year  ended  June  30,  1892,  was  79,307.- 
939.     The  difference  is  9,334,106. 

From  these  figures  it  is  seen  that  during 
the  fiscal  year  ended  June  30,  1894,  Ameri- 
can manufacturers  produced  of  tin  and  terne 
plates  as  defined  in  the  law,  solely  from 
sheets  rolled  in  the  United  States,  9,334,- 
106  pounds  in  excess  of  the  net  imports 
during  the  fiscal  year  ended  June  30,  1892, 
subject  to  comparison  with  such  domestic 
production. 

The  production  of  black  plates  in  the 
United  States  during  the  quarter  was  37,- 
864,901  pounds,  and  of  this  amount  32,449,- 
205  pounds,  or  more  than  85  per  cent.,  be- 
longed to  the  class  weighing  lighter  than  63 
pounds  per  100  square  feet.  The  produc- 
tion of  the  previous  quarter  was  30,070,701 
pounds,  of  which  23,514,881  pounds,  or 
more  than  78  per  cent,  were  of  the  lighter 
class. 

The  production  of  American  black  plates 
of  the  class  weighing  lighter  than  63  pounds 
per  100  square  feet  was  8,934,324  in  excess 
of  that  of  any  previous  quarter. 

Twenty  rolling  mills  made  sworn  returns 
of  production,  against  eighteen  that  made 
sworn  returns  for  the  quarter  preceding. 

Of  the  forty  firms  that  made  sworn  returns 
of  the  manufacture  of  commercial  tin  and 
terne  plates,  twenty  used  wholly  American 
plates,  with  an  output  of  25,558,798  pounds  ; 
five  used  wholly  foreign  plates,  with  an  out- 
put of  4,700,197  pounds  ;  fifteen  used  both 
American  and  foreign  plates,  with  an  aggre- 
gate output  of  16,207,340  pounds,  of  which 
7,942,546  pounds  were  made  from  American 
black  plates. 

Sixteen  stamping  or  other  manufacturing 
companies  that  used  American  sheet  iron 
and  steel  in  the  manufacture  of  articles  and 
wares  tinned  or  terne-plated  submitted, 
sworn  statements  of  production,  as  against 
fourteen  during  the  previous  quarter. 

A  comparison  is  instituted  by  years  of  the 
manufacture  of  tin  and  terne  plates  proper. 
This  shows  that  during  the  fiscal  year  1892, 
9,296,553  pounds  or  68.12  per  cent,  of 
American  black  plate  was  used,  and  4  350,- 
166,  or  31.88  per  cent,  of  foreign  black 
plate  ;  in  1893,  43,599,524  pounds,  or  43.68 


percent,  of  American  black  plate  and  56,- 
219,478  pounds,  or  56.32  per  cent,  of  foreign 
black  plates,  and  in  1894,  85,968,202  pounds, 
or  61.74  Per  cent,  of  American  black  plate 
and  53,255,265  pounds,  or  38.26  per  cent,  of 
foreign  black  plate. 

The  amount  of  American  sheet  iron  and 
steel  made  into  articles  and  wares  tinned  or 
terne-plated,  by  years,  is  stated  as  follows  : 

Lbs.  Lbs. 

1892 , 5,620,867         1894  6,268,203 

1893 8,802,861 

The  quantity  of  tin  plates  and  terne  plates 
imported  and  entered  for  immediate  con- 
sumption, and  of  such  as  were  imported  on 
and  after  July  1st,  1891,  and  were  withdrawn 
from  warehouse  for  consumption  during  the 
quarter  ended  June  30th,  1894,  was  : 

Lbs.  Lbs. 

Tin  plates  ....    110,505,069        Terrie  plates....     9,051,017 

Total 1 19,556,088 

The  quantity  of  tin  plates  and  terne  plates 
on  which  duties  had  been  paid,  and  which 
were  used  in  the  manufacture  of  articles  ex- 
ported, with  benefit  of  drawback  during  the 
quarter,  was  : 

Lbs.  Lbs. 

Tin  plates 36,501,595         Terne  plates. . .  54,856 

Total 36,556,451 


THE  MOVEMENT  A  FAILURE. 

The  early  closing  movement  has  not  been 
working  satisfactorily  in  Winnipeg.  Some 
time  ago,  it  will  be  remembered,  the  Pro- 
vincial Act  providing  for  the  early  closing 
of  stores  was  brought  into  force  in  Winni- 
peg. The  law,  however,  has  not  been  closely 
observed,  and  no  effort  has  been  made  to  <*n- 
forceit.  Atthe  lastmeeting  oftheCityCouncil, 
a  deputation  of  retailers  were  present,  who 
urged  the  council  to  enforce  the  law.  It  was 
stated  that  while  many  of  the  merchants 
closed  upat  the  appointed  hour,  others  kept 
open  later.  There  appears  to  be  some  doubt 
as  to  the  legality  of  the  by-law,  as  well  as 
to  the  mode  of  procedure  in  prosecuting 
cases  of  violation  of  the  law.  The  matter 
was  dropped  by  the  adoption  of  a  motion 
requesting  the  police  commissioners  to  take 
such  action  as  they  may  think  fit  to  enforce 
the   bv-law.-  -Commercial. 
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MONTREAL    MARKETS. 

Montreal,  Nov.  30,  1894. 
hardware. 

THE  activity  noted  last  week  in  general 
hardware  was  not  maintained  during 
the  present  one,  and  the  volume  of 
trade  has  shrunk  appreciably,  as  compared 
with  a  week  ago.  But,  though  trade  is 
smaller,  a  fair  demand  is  still  experienced 
for  seasonable  goods,  such  as  skates,  sleigh 
bells,  etc.,  but  other  lines  are  almost  without 
movement.  No  change  is  to  note  in  prices, 
and  the  situation  in  this  respect  is  un- 
changed. Cut  nails,  in  fact,  are  about  the 
only  unsettled  feature.  Payments  are  not 
as  favorable  as  they  might  be. 

Wire — There  is  a  moderate  demand  for 
stovepipe  and  hay-baling  wire,  but  business 
is  of  a  very  limited  kind. 

Rope — Demand  for  rope  has  ruled  very 
quiet,  and  there  is  no  change  in  prices  to 
report.  We  quote  as  follows  :  Sisal  at  7 
to  7/^c.  for  7-i6in.  and  upwards,  and  14  to 
15c.  deep  sea  line.  Pure  Manilla,  9XC-  for 
7- 16  in.  and  upwards,  10c.  for  smaller  sizes. 

Cut  Nails — There  is  little  or  no  change 
in  cut  nails,  business  ruling  very  quiet.  We 
quote  a  range  of  $1.50  to  $1.65,  according 
to  quantity,  the  outside  representing  the 
ordinary  jobbing  trade  basis. 

Wire  Nails — The  movement  in  this  line 
continues  quiet,  and  no  large  sales  are  being 
put  through.  Discounts  are  unchanged  at 
75,  10  and  s,  as  before. 

Horse  Nails — There  is  little  change  to 
report  in  these,  business  being  only  fair. 
The  basis  remains  the  same — 60  and  60  and 
iy2  in  staple  lines. 


Tacks— Only  a  very  small  trade  is  to  note 
in  these,  of  the  merest  hand-to-mouth  char- 
acter. 

Chain — Little  or  nothing  is  doing,  and 
cow  ties,  which  have  been  quite  active 
recently,  show  a  falling  off. 

Horseshoes— The  makers  report  some 
fair  orders  as  going  forward,  but  the  distribu- 
tion from  second  hands  is  rather  dull  if 
anything  this  week  Prices  remain  un- 
changed at  $3.50  for  iron  shoes.  We  quote: 
steel  shoes  :  XL,  Nos.  o,  1  and  2,  $5.75  per 
100  lbs.;  Nos.  3  and  4,  $5  ;  assorted  sizes, 
$5.50;  steel  toe  weight  shoes,  Nos.  1  to  4, 
$6  per  100  lbs. 

Ware — The  chief  feature  this  week  has 
been  the  receipt  of  an  order  for  a  round 
quantity  of  Peerless  ware  for  future  delivery 
in  the  Northwest.  Otherwise  the  demand 
is  of  a  colorless  kind. 

Plumbing  Supplies— There  is  only  a 
very  small  movement  to  report  in  this  line, 
which  is  not  likely  to  induce  any  new  fea- 
ture. 

Building  Supplies— Featureless  de- 
scribes the  position  in  this  line. 

Lead  Pipe — No  large  business  doing,  in 
fact,  only  a  few  small  orders  have  been 
booked  during  the  week.  Discounts  remain 
the  same. 

Hinges— These  have  not  been  quite  so 
active  as  they  were  a  week  ago,  but  small- 
sized  orders  have  kept  coming  in  for  both  T 
and  strap. 

TOOLS — Business  has  moved  on  the  quiet 
side  in  these,  and  only  a  few  small  orders  for 
axes,  axe  handles,  shovels,  spades,  etc.,  are 
noted. 

Clothes  Wringers— Trade  remains  as 
quiet  and  dull  as  ever. 


Lamp  GOODS — A  few  five,  three  and  four- 
box  lots  of  A  and  B  burners,  which  have 
been  moving  during  the  week,  are  practically 
the  only  thing  doing  in  lamp  goods. 

Sporting  Goods— Are  not  receivingquite 
as  much  attention  as  they  were.  In  fact,  the 
season  is  about  over. 

Cutlery— Very  little  business  has  oc- 
curred in  this  line  since  the  opening  of  the 
week. 

Winter  GoOds — Demand  for  seasonable 
goods,  such  as  skates  and  sleigh  bells,  fur- 
nish the  principal  movement  at  the  moment, 
but  dealers'  wants  have  been  pretty  well  sup- 
plied, for  a  time  at  least. 

Tar,  Etc. — The  market  is  without  change. 
We  quote  :  Resins,  $3  to  $5.50  as  to  brand  ; 
coal  tar,  $3.25  to  $3.71; ;  cotton  waste,  stoyc. 
for  colored  and  7  to  10c.  for  white  ;  oakum, 
5X  to  lYz^-i  and  cotton  do;,  10  to  12c. 

Turpentine— There  has  been  a  decline 
of  2c.  in  the  range  on  this,  which  we  now 
quote  at  42  to  44c.  Demand  is  slow  at  the 
decline. 

Cement — In  cement  the  feeling  is  firmer 
and  prices  are  5c.  higher,  English  cement 
now  being  quoted  at  $2  05  to  $2.15  and  Bel- 
gian, $1.90  to  $2. 

Firebricks — No  change    is   to  note  in 
these  and  we  quote  $15  to  $22  per  1,000. 
METALS. 

The  situation  in  heavy  iron  and  metal  is 
dull  and  unchanged,  and  nothing  else  is 
looked  for  now  for  some  time  to  come, 
though  it  is  admitted  that  stocks  generally 
are  light.  Dealers,  however,  have  demon- 
strated their  ability  this  year  to  run  along 
on  a  light  supply,  so  that  the  trade  don't 
bank  much  on    the  admitted   fact  of    light 


The  Splendid  Oil  Heater 


WILL  HEAT  A  ROOM  20  FT.  SQUARE 


No  Soot 
No  Smoke 
No  Odor 


Requires  no  more  care  than   an  ordinary 

lamp 

Just  the  thing  before  a  stove  or  furnace  is 

started 

We  can  supply  a  three-hole  extension  top, 

making  it  a  perfect  oil  stove. 


The  McClary  Mfg.  Co. 

London  Toronto 
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supplies  in  the  country.  No  change  is  to 
note  in  values,  and  prices  on  the  whole  rule 
firm  on  the  basis  of  quotations  ex  store  for 
the  winter  season. 

Pig  Iron — Little  or  nothing  has  been 
done  in  pig  iron  since  our  last  report.  In 
fact,  except  in  the  case  of  small  jobbing  lots, 
prices  are  purely  nominal,  but  the  tone  is 
steady  and  we  quote,  ex  store  :  Summerlee 
and  equal  brands,  $2 1 ;  Carnbroe  and  Eglin- 
ton,  $19.10  ;  Ferrona,  $17.25  to  $18  ;  Siem- 
en's,  No.  1,  $1 7.2 c  to  $18. 

Bar  Iron — The  tone  in  this  line  has  not 
become  a  whit  more  settled  than  it  was.  In 
fact,  though  we  quote  $1  60  to  $1.65  as  a 
lair  range,  there  is  reason  for  believing  that 
the  inside  figure  has  been  again  cut  this 
week,  and  not  for  very  large  lots  either. 
Though  we  give  the  outside  figure,  there- 
fore, to  fall  in  with  all  ideas  it  is  not  unlikely 
that  small  parcels  can  be  had  at  $1.60. 

Tin  Plates — There  is  not  much  doing  in 
tin  plates,  but  the  tone  is  rather  firmer  and 
we  advance  our  inside  price  10c.  on  last 
week,  for  the  stock  here  is  pretty  well  con- 
centrated, and  the  largest  holders  say  that 
$2.85  is  their  inside  price.  We  quote  $2.85 
to  $3. 

Terne  Plates  —  There  has  been  no 
change  in  these,  the  demand  being  unim- 
portant and  the  transactions  small.  We  re- 
peat cnr  range  of  $5.75  to  $6.25,  as  to 
grade. 


Canada  Plates — No  activity  is  to  record 
in  these  which,  however,  rule  rather  steadier 
in  tone  at  $2.05  to  $2. 1 5,  as  to  quality. 

Sheet  Iron — There  is  no  change  in  this 
line,  business  ruling  quiet  with  prices  the 
same,  on  the  basis  of  $2.20  to  $2.30  for  No. 
28  gauge. 

Iron  Pipe — Jobbers  here  report  business 
quiet  on  the  whole,  and  there  is  no  change 
to  note  in  discounts,  which  rule  at  70  and  5 
for  black,  and  50  and  5  for  galvanized 
pipe. 

Ingot  Tin — This  line  lemains  quiet  and 
prices  continue  unchanged  at  16%  to  18c. 
Advices  from  outside  markets,  however,  are 
much  easier,  and  new  supplies  could  no 
doubt  be  laid  down  for  less.  If  this  state  of 
affairs  is  long  existent  spot  prices  are  apt  to 
follow  suit. 

Copper — The  steady  feeling  here  in  cop- 
per that  we  noted  some  weeks  ago  is  main- 
tained. We  quote  9^  to  io%c,  as  to 
quality. 

Lead — Demand  for  lead  is  small  and  un- 
important, but  the  price  is  held  rather  firmer 
here  this  week  at  $2.55. 

Spelter — The  easy  tone  that  has  ruled 
spelter  for  some  time  is  still  prominent,  and 
values  have  been  shaded  materially  on  some 
transactions.  In  consequence  we  lower  our 
range  to  $4.25  to  $4.50. 

Antimony — There  have  been  some  small 
sales  of  this  at  10c.  which  is  a  fair  quota- 
tation. 


Hoops  and  Bands— No  activity  is  to 
note  in  these,  business  ruling  quiet  and 
prices  unchanged  at  $2.20  to  $2.30. 

Galvanized  Iron — Business  in  this  is 
quiet  but  prices  are  steady.  The  great  bulk 
of  the  stock  here  is  concentrated  in  the 
hands  of  one  firm.  We  quote  :  4'X  to  4>£c. 
for  No.  28  Queen's  Head;  Morewood,  5^to 
6c;  tinned  sheets,  coke,  No.  24,  6  to  6^c ; 
No.  26,  6j4  to  6^c,  with  the  usual  extra 
for  larger  sizes. 

GLASS. 

The  window  glass  market  after  showing  a 
moderate  degree  of  hlelast  week  has  quieted 
down  again.  The  normal  basis  here  is  $1.25 
for  first  break,  but  we  understand  that  some 
round  lots  have  been  put  through  at  $1.20. 
Putty  in  bulk  remains  at  $1.85. 

PAINTS  AND  OILS. 

This  trade  has  become  stagnant  and  busi- 
ness isalmostmotionless.  Somuchisthis  the 
case  that  several  of  the  houses  have  com- 
menced to  take  stock  this  week.  We  quote  : 
Choice  brands  white  lead,  Government 
standard,  $4.75  ;  No.  1,  $4.50  ;  No.  2,  $4.25; 
No.  3,  $4;  No.  4,  $3.75;  dry  white  lead, 
4&c.;  red  lead,  pure,  4^c. ;  do.,  No.  1,  4c; 
zinc  white, pure,  $7.25;  No.  1,  $6.25  ;  No.  2, 
$5.25;  linseed  oil,  raw,  57  to  58c,  boiled,  60 
to  6ic.j  seal  oil,  40  to  45c. 

PETROLEUM. 

There  is  still  a  good  business  doing  in 
petroleum  at  the  advance  already  noted.  We 
quote:  Canadian  refined,  n^c.  in  shed  in 
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MONTREAL  MARKETS.— Continued. 

Montreal  in  round  lots  and  12^  to  13c.  for 
smaller  quantities,  with  a  discount  of  2  per 
cent.  cash.      American  petroleum,    15c.  car 
lots  and  16c.  smaller  lots. 
HIDES. 

The  hic'e  market  has  ruled  steady  under  a 
fairly  good  demand.  We  quote  :  4/^c.  for 
No.  1  from  first  and  5c.  from  second  hands. 
Round  lots  of  lambskins  have  changed 
hands  at  60  to  65c,  as  to  size,  while  calf- 
skins are  quotable  at  5  to  6c. 
TALLOW. 

There  is  no  change  in  tallow,  which  rules 
steady  at  5  to  5l/Lc. 

WOOL. 

The  market  continues  quiet,  with  only  a 
few  small  sales  passing.  We  quote :  Greasy 
Cape,  13,^  to  16c;  Canadian  fleece,  17  to  20c; 
B.  A.  scoured,  26  to  32c.  ;  Canada  pulled 
wool,  20  to  i\%£.  for  supers,  and  23  to  26c. 
for  extras.    Northwest  wool,  11  to  12c. ;  B.C., 

10  to  lie. 

ASHES. 

The  market  for  ashes  was  quiet  and 
weaker,  with  prices  lower  all  round.  We 
quote:  Firsts,  pots  $4.10  ;  seconds,  $3.50 
to  $3.60,  and  pearls,    $6.50  per  100  lbs. 

MONTREAL    TBADE    NOTES. 

Advices  on  tin  are  lower,  and  it  is  said 
that  it  can  be  laid  down  in  Montreal  for 
fully  ic.  under  inside  spot  quotations. 

The  many  friends  of  Col.  Massey  are  work- 
ing like  Trojans  for  his  election  to  the  presi- 
dency of  the  Dominion  Commercial  Travel- 
ers' Association. 

H.  McLaren  &  Co.  are  at  present  filling  a 
large  order  of  Safford  radiators  for  the  new 
branch  building  of  the  Bank  of  Montreal  on 
Notre  Dame  street  west  ;  also  a  large  con- 
vent in  the  East  End. 

One  of  the  largest  orders  for  Peerless 
ware  in  a  long  time  was  secured  this  week 
by  Caverhill,  Larmont  &  Co.  from  a  jobbing 


firm  in  Winnipeg.  The  goods  are  to  be 
forwarded  as  wanted. 

McArthur,  Corneille  &  Co.  are  the  first 
house  in  the  paint  and  oil  trade  to  start 
stock-taking.  They  commenced  this  opera- 
tion this  week,  and  expect  to  get  through  in 
the  course  of  a  week. 

We  are  indebted  to  Messrs.  Wm  McNally 
&  Co.  for  the  following  interesting  statistics: 
Imports  of  cement  for  season  1894 — 87,722 
bbls.  English,  2,100  German,  and  57,547 
Belgian,  making  a  grand  total  of  147,369 
barrels.  The  imports  for  1893  were,  143,- 
880  bbls.  English,  and  61,040  Belgian,  a 
total  of  204,920  bbls. 

The  extensive  foundry  plant  of  the  late  A. 
Chanteloup  &  Co.  was  finally  sold  out  for 
the  heirs  by  Mr.  Fulton,  of  Fulton  &  Rich- 
ards, to  Messrs.  D.  Yuile,  James  King  and 
A.  Grier,  for  the  sum  of  $80,000  This  is 
considered  to  be  a  pretty  low  figure  for  the 
business  in  question,  which,  as  the  trade  gen- 
erally knows,  was  one  of  the  leading  brass 
founding  establishments  in  Canada.  It  will 
not  leave  much  for  the  heirs  either,  as  there 
are  encumbrances  in  the  shape  of  mort- 
gages, etc.,  on  the  property  almost  equ  va- 
lent  to  the  amount  named. 


TORONTO  MARKETS. 

Toronto,  Nov.  30,  1894. 

HARDWARE. 

NO  material  change  has  taken  place  in 
trade  during  the  week.  The  holiday 
trade  is  beginning  to  open  up,  and 
this  week's  volume  of  business  is  rather 
larger  than  a  week  ago.  Granite  ware, 
skates,  lamp  goods  and  other  such  similar 
seasonable  lines  are  going  out  briskly. 
Some  nice  things  are  being  shown  in  carvers 
in  cases,  and  some  attention  is  beginning  to 
be  paid  to  them,  although  trade  generally  in 
cutlery  is  probably  momentarily  higher  than 
a  week  ago.  The  demand  is  on  the  whole 
rather  better   for  nails,    hinges,    cross-cut 


saws,  chain  and  files.  Stove  pipe  wire  con- 
tinues to  receive  attention,  and  coppered 
steel  wire  is  lower  and  in  better  demand. 
Rope  isshowing  some  improvementin  regard 
to  business,  and  the  same  may  be  said  of 
plumbing  supplies.  Prices  are  a  little  bet- 
ter on  coil  chain,  and  the  discounts  on 
pressed  ware  have  been  reduced.  A  satis- 
factory feature  of  the  situation  is  the  general 
improvement  that  is  to  be  noted  in  pay- 
ments, although  this  does  not  imply  that 
they  are  as  good  as  they  might  be. 

Wire — Hay-baling  wire  is  in  fair  demand. 
Occasional  orders  are  being  received  for 
barb  and  twist  wire,  but  not  to  any  extent. 
Stovepipe  wire  is  in  good  demand.  Cop- 
pered steel  wire  has  shown  some  improve- 
ment, but  prices  are  a  little  lower  than  they 
have  been  in  the  imported.  We  still  quote 
plain  twist,  barb  wire  and  staples  at  3X  to 
3^c  per  lb. 

ROPE— Demand  is  a  little  better  than  it 
was,  but  quantities  wanted  are  still  small 
We  quote  :  Sisal,  7-16  in.  and  larger,  7^c. ; 
X»  5-!°.  H  in.,  8c.  Manilla,  7-16  in.  and 
larger,  9Xc;  X,  5"l6«  H  >«L.  ioc 

Cut  Nails— While  there  is  a  steady  de- 
mand for  small  quantities,  there  are  no  car- 
load lots  changing  hands.  Prices  are  still 
held  at  $1.75  f.o.b.  Toronto. 

Wire  Nails — Trade  has  improved  a  little 
during  the  week,  orders  now  coming  in  more 
freely  for  half-ton  lots.  Discounts  are  un- 
changed at  75,  10  and  5  percent.,  shipments 
from  10-keg  lots  being  prepaid. 

Horse  Nails — These  are  in  better  de- 
mand than  they  were,  quite  a  large  number 
of  box  lots  having  changed  hands  during  the 
week.  Discounts,  60  per  cent,  off  "  C  "  and 
60  and  2>£  per  cent.  "  P.B."  and  "  M." 

Tacks — There  is  nothing  special  to  report, 
except  it  be  that  brass  headed  tacks  for 
fancy  work  are  in  better  request.  We  quote  : 
Cut,  carpet  blued,  gimp,  60  per  cent.;  do., 
tinned,  70  per  cent;   copper  nails,  62  X  per 
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cent. ;  clout  nails,  60  to  67K  per  cent. ;  trunk 
nails,  60  to 65  per  cent.;  shoe  finders'  tacks, 
50  per  cent.;  shoe  nails,  Hungarian  nails, 
etc.,  37  per  cent. 

Chain — Business  is  improving  in  coil 
chain,  but  prices  are  a  little  lower  than  they 
were.  There  are  a  few  cow  ties  selling,  but 
trade  in  this  line,  generally  speaking,  is 
quiet. 

Horseshoes— Demand  keeps  good  and 
prices  steady.  We  quote:  Iron  shoes  at  $3.65, 
f.  o.  b.  Toronto,  subject  to  rebate  in  certain 
cases.  Steel  shoes  are  quoted  at  15c.  par 
keg  advance  on  Montreal  prices. 

Ware — Business  remains  steady,  especi- 
ally in  Peerless  and  Eclipse  wares.  Trade 
in  white  ware,  on  the  other  hand,  has  fallen 
off.  Tin  ware  for  specialties  remains  active, 
but  for  ihe  general  supply  quantities  are 
very  much  smaller.  Discounts  on  pressed 
ware  have  been  reduced. 

Plumbing  Supplies— On  country  ac- 
count trade  shows  a  little  more  activity,  but 
in  the  city  business  is  still  flat. 

Builders'  Supplies— There  is  nothing 
special  to  report  beyond  the  fact  that  locks 
and  hinges-are  in  good  demand. 

Tools — Business  continues  fairly  good  in 
spades,  shovels,  axes,  axe-handles,  cross-cut 
saws,  hay  knives,  etc.  There  is  not  much 
doing  in  draining  tools. 

Clothes  Wringers— No  improvement 
has  yet   developed,  business   being  dull  at 


$28  per  dozen.  Jobbers  cannot  account  for 
the  small  trade  that  has  been  experienced  in 
this  line  during  the  past  three  months. 

Tinware — Stove  boards  and  coal  hods 
are  still  being  called  for  in  small  lots. 

'Lamp  GOODS— Trade  is  fairly  good  in 
small  quantities. 

Sporting  Goods— Shells  and  cartridges 
are  about  the  only  lines  that  are  receiving 
attention,  although  a  good  many  revolvers 
are  being  sold. 

Cutlery — Trade  is  probably  not  as  good 
as  last  week,  but  there  appears  to  be  a  fair 
sorting-up  trade  doing. 

Winter  Goods— The  article  receiving 
the  chief  attention  in  this  line  at  the  mo- 
ment is  skates,  which  are  now  going  out 
freely,  some  large  shipments  having  been 
made  during  the  week. 

Tinners'  Supplies— A  lew  good  orders 
have  been  received  during  the  week,  both 
for  American  and  Canadian  makes. 

Tar,  Etc. — We  quote  :  Roofing  pitch, 
$2.50  per  bbl. ;  pure  coal  tar  $4  per  bbl.;  re- 
fined coal  tar,  $4.50  per  bbl.;  XXX  refined 
coal  tar  in  quart  tins,  $1  per  doz.;  best 
Southern  pure  tar,  $6  per  bbl.  and  75c.  per 
doz.  pint  tins;  pine  pitch,  $2.75  per  bbl. 

Cement,  Etc.  —  We  quote  :  Portland 
cement  (English),  $3  per  bbl.  for  best 
grades  ;  New  Brunswick  plaster  Pans,  $2 
per  bbl.  ;  Canadian  water  lime,  $1.25  per 
bbl. 


Firebrick,  Etc.— Scotch  firebrick,  $3.21; 
per  100  ;  Scotch  fireclay,  $r  per  100  lbs. 
M  RTAL8. 

Business  remains  much  as  before,  and 
there  have  been  no  particular  fluctuations  in 
values. 

Pig  Iron — We  hear  of  nothing  worthy  of 
note  and  prices  are  as  before.  We  quote 
as  before,  ex  cars  Toronto ;  Carnbroe, 
$19.50  ;  Summerlee,  $21  to  $21.50  ;  Nova 
Scotia,  $18  to  $18.50. 

Rogers,  Brown  &  Co ,  Buffalo,  report  the 
Toronto  market  for  American  pig  iron  as 
follows  :  We  note  Quite  an  increase  in  de- 
mand, mostly  for  carload  and  fifty  ton  lots. 
Whether  this  is  due  to  additional  consump- 
tion or  to  a  desire  to  use  iron  which  has 
been  imported  it  is  difficult  to  say  at  pre- 
sent. We  quote  for  cash  in  bond,  f.o.b.  cars 
Toronto:  No.  1,  Foundry  strong  coke  iron 
Lake  Superior  ore,  $13.05  ;  No.  2,  Foundry 
strong  coke  iron  Lake  Superior  ore,  $12.55; 
Jackson  County  silvery,  No.  1,  $16  to  $17  ; 
Lake  Superior  charcoal,  $14.05  ;  Southern 
soft,  No.  1,  $11.75  ;  Southern  soft,  No.  2, 
$11.50. 

Bar  Iron — Trade  is  dull  and  featureless. 
We  quote  base  price  at  $1.75  to  $1.80  from 
stock  and  $1.70  to  $175  from  factory. 

Sheet  Iron— This  line  has  shown  con- 
siderable activity  in  all  gauges  from  16  up. 
A  number  of  shipments  of  good  qualities 
have  been  made,  and  prices  rule  firm.     We 
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quote  as  follows  :  8  to  16  gauge,  $2.50;  18 
ditto,  $2;  20  ditto,  $2.10,  22  to  24  ditto  $2.20; 
26  ditto,  $2.45  ;  28  ditto.  $2.65;  tinned  sheet 
iron,  Manor's,  26  gauge,  7c.  per  lb.;  22  to 
24  gauge,  6>£c;  16  to  20  gauge,  6#c. 

Sheet  Steel— An  improved  demand  is 
reported,  while  business  in  Russian  iron  has, 
on  the  other  hand,  fallen  off.  We  quote  :  8 
to  16  gauge,  $275  per  100  lbs.;  18  to  20, 
$2.65  ;  22  to  24,  $2.85  ;  26,  $3.10. 

Iron  Pipe — Stocks  are  still  low,  and 
some  difficulty  is  experienced  in  supplying 
the  demand.  Prices  are  being  invoiced  at 
equal  to  70,  70  and  5  per  cent,  for  iron  pipe 
and  50,  50  and  5  for  galvanized  pipe. 

Lead  Pipe— Trade  in  this  line  has  shown 
a  little  more  life,  orders  ^ing  more  numer- 
ous and  for  fair  quantities.  We  quote  :  To- 
ronto and  west  30  per  cent,  off  in  small  lots, 


and 


and   10  per  cent,  off  in  ton   lots  ; 


points  east  ot  Toronto  35  per  cent,  off  in 
small  lots,  and  35  and  10  per»cent.  off  in  ton 
lots. 

Galvanized  Iron — Orders  continue  to  be 
freely  booked  for  galvanized  iron,  and  ship- 
ments from  stock  have  been  frequent.  Prices 
are  being  well  maintained  at  $4.25  for  28 
gauge  either  from  stock  or  import,  for 
Queen's  Head,  Gordon  Crown  and  Apollo 
brands. 

Ingot  Tin — There  is  not  much  doing, 
orders  being  very  small.  Prices  are  un- 
changed. We  quote  :  Lamb  and  Flag  at 
18  to  i8j£c,  and  Straits  at  17  to  i7}4c. 

Ingot  Copper— Some  good  shipments 
have  been  made  during  the  week  at  prices 
slightly  under  those  quoted  last  week,  but 
for  the  general  demand  in  small  lots,  10  to 
io^c.  is  still  the  idea. 

Sheet  Copper — There  is  not  much  do- 
ing, braziers'  sheets  being  about  the  only 
kind  moving.  We  quote  :  Untinned,  14  to 
i6_j£c,  according  to  weight  and  size ;  brazier 
sheets,  14  to  17c,  according  to  quality. 

Zinc  Spelter — Trade  remains  as  be- 
fore, quiet.  We  quote  as  before  at  4  to  4Xc- 
for  domestic  and  3X  to  4c  for  imported. 

Boiler  Tubes — There  is  still  a  little 
business  doing  at  quotations.  We  quote  : 
1%  inch,  7c;  il/z  inch,  7%c;  1%  inch,  8c.  ; 

2  inch,  8j^c;  2#  inch,  9c;  2%  inch,  92<c; 

3  inch,  ii^c.;3j£  inch,  14c;  4  inch,  19c. 
Boilers— Galvanized  boilers  have  been 

going  out  quite  freely  during  the  week,  and 
a  few  orders  have  been  received  for  the 
copper  kind.  We  quote  :  Galvanized,  30 
gal,  $6  ;  35  gal.,  $7  ;  40  gal,  $8  ;  coppered, 
$16.20  to  $20,  according  to  size. 

Tin  Plates — While  orders  for  import  are 
still  being  booked  freely,  shipments  from 
stock  are  a  little  heavier  than  they  have 
been.  "  M.L.S."  is  still  in  demand  at  the 
base  price  of  $5  to  $5.25  per  box  "  I.C." 
We  quote  :  Coke,  14  to  20  gauge,  at  $3.10  ; 
for  larger  sizes  1 5  to  25c.  per  box  basis  more  : 
"I.C."  charcoal,  $3.5010  $3.75. 

Terne  Plates — A  few  boxes  have  gone 


out,   but  business  is  dull  in  this  line.      Box 
lots  are  unchanged  at  $6.50  to  $6.75. 

Sheet  Zinc— Prices  are  still  being  ad- 
hered to  at  4>^c.  for  cask  lots  and  5c.  lor 
small  lots.  Shipments,  however,  have  not 
been  quite  so  heavy  as  they  were  last  week'. 

Hoops  and  Bands— Business  has  not 
improved  any,  although  prices  remain  firm. 
We  quote  $2.20  for  ton  lots  and  $2.25  for 
small  lots. 

Canada  Plates— Business  in  this  line  is 
still  active  at  unchanged  prices.  We 
quote:  Half-polished  at  $2.25  to$2.35, accord- 
ing to  quantity  ;  60-sheet  boxes,  10c.  per 
box  advance  ;  75  sheet  boxes  25c.  advance 
over  52's;  20  x  28,  $2.50. 

Solder — Quantities  moving  h^ve  not 
been  quite  as  good  as  they  were,  but  there  is 
still  a  steady  demand  at  firm  prices.  The 
better  quality  we  still  quote  at  12  to  13c. 

Pig  Lead-  Trade  is  a  little  better  than  it 
has  been,  but  price;  remain  as  before  at 
$2.75  to  $3,  according  to  quality. 

Antimony — There  has  been  a  slight  im- 
provement in  business,  but  the  volume  is 
still  small  and  prices  unchanged  at  g)4 
to  10c. 

PAINTS    AND    OILS. 

There  has  been  a  slight  improvement  in 
turpentine  and  prepared  paints,  but  business, 
generally  speaking,  is  dull.  Payments  are  a 
little  better  than  they  were. 

White  Lead — Very  little  doing  in  the 
domestic  arlicle,  but  some  attention  is  being 
devoted  to  English  brands.  We  quote  :  Do- 
mestic, $4.25;  English,  $5.50  to  $6.25. 

Putty — There  is  a  fair  business  doing, 
but  there  is  not  much  satisfaction  in  it  at 
$1.75,  which  is  the  figure  for  bladders  in 
barrels;  cases.  $2.25. 

Turpentine  —  Some  houses  report  a 
little  better  business  this  week,  but  it  does 
not  appear  to  be  general.  Quotations  here 
are  unchanged  at  39c,  f.o.b.  Toronto,  for  5- 
barrel  lots  and  40c.  for  single  barrel  lots. 

Linseed  Oil — Trade  keeps  quiet  at  53 
and  53>£c.  for  raw  and  56  to  56>£c  for  boil- 
ed, f.o.b.  Toronto,  net  30  days. 

Castor  Oil — Quiet  and  unchanged,  at 
byi  to  6>^c.  in  cases  and  7c.  in  tins. 

Prepared  Paints— Some  houses  have 
had  a  few  more  orders  this  week,  but  trade 
in  general  is  dull  at  $1  tor  pure. 

Varnishes  —Trade  is  a  little  quieter  than 
it  was.     Even  in  the  English  article  business 
has   fallen   off,   although  not  to   the  extent 
that  it  has  in  other  kinds. 
GLASS. 

Window  glass  is  quiet,  and  although 
further  shipments  have  been  received  during 
the  week,  stocks  are  still  incomplete.  Prices 
are  still  unchanged  at  $1.10  to  $1.15  for 
first  break  in  50  foot  boxes,  and  $2.05  to 
$2.10  in  100-foot  boxes.  A  fairly  good  trade 
is  doing  in  fancy  glass,  and  some  good  con- 
tracts have  been  made  in  plate  glass. 


OLD  MATERIAL. 

There  is  not  much  doing,  but  prices  show 
some  slight  changes.  We  quote  :  Agricul- 
tural scrap,  45c.  per  cwt  ;  machinery 
cast,  45  to  50c.  per  cwt.  ;  stove  cast  scrap, 
30c.  ;  No.  1  wrought  scrap,  35  to  40c.  per 
cwt.  ;  No.  2,  including  sheet  iron,  hoop 
iron  and  mixed  steel,  10c;  new  light 
scrap  copper,  6  to  6j^c. ;  heavy  scrap  copper, 
old  copper  bottoms,  5^  to  6c;  light  scrap 
brass,  3>£to  4c ;  heavy  yellow  scrap  brass, 
5c;  heavy  red  scrap  brass,  $}4  to  6c; 
scrap  lead,  1%  to  i^c  ;  scrap  zinc, 
\Yz  to  i^c ;  scrap  rubber,  3^  to  4c;  coun- 
try mixed  rags,  50  to  70c  ;  clean  dry  bones, 
55c  per  100  lbs.;  borings  and  turnings,  5c 

SEEDS. 

The  feeling  is  somewhat  better,  there  be- 
ing more  enquiry  both  for  Alsike  and  red 
clover.  Timothy  is  about  steady  at  former 
quotations.  We  quote  f.  o.  b.  outside  points: 
Alsike,  $4  to  $525  per  bushel  ;  red  clover, 
$5.25  to  $5.50  ;  timothy,  $1.50  to  $2,50. 
HIDES,  SKINS,  WOOL   AND  TALLOW. 

Hides — Are  firm,  with  supply  and  demand 
about  equal.  Prices  are  unchanged,  dealers 
paying  3,J£c.  for  green  and  selling  cured  at 
4Kc. 

Skins — Sheepskins  are  offering  liberally, 
stocks  accumulating  in  the  country.  A  lot  of 
between  4,000  and  5,000  skins  have  arrived 
on  the  Toronto  market  from  Chicago,  which 
has  had  a  bearish  effect  on  the  market.  We 
still  quote  55c,  but  this  figure  is  not  likely 
to  be  maintained.  Calfskins  are  nominal  at 
6c. 

WOOL — Demand  from  the  mills  is  chiefly 
for  small  lots,  and  there  is  no  foreign  de- 
mand. The  shipment  of  sheepskins  from 
Chicago  has  naturally  had  a  depressing 
effect  on  the  market  for  pulled  wools. 
Dealers  are  paying  18c  for  fleece  and 
super,  and  20c.  for  extra. 

Tallow — Continues  firm,  dealers  paying 
5%  to  5&"c,  and  selling  at  b%c;  rough,  2c 
PETROLEUM. 

Business  is  good,  with  prices  firm  aud  un- 
changed. We  quote,  in  5  to  10  bbl.  lots, 
imperial  gallon,  Toronto:  Canadian,  11% 
to  12c;  carbon  safety,  16c;  Canadian  water 
white,  16c;  American  water  white,  I7}4c; 
photogene,  19c 

The  Petrolia  Advertiser  in  its  weekly 
report  quotes  :  Petrolia  crude,  $1.13  per 
barrel  ;  Oil  Springs  crude,  $1.14  per  barrel  ; 
refined,  7c.  in  bulk;  9^c.  in  barrels  in 
car  lots  f.o.b.  here. 


MARKET    NOTES. 

M.  &  L.  Samuel,  Benjamin  &  Co.  are 
having  a  big  run  on  "  K.  &  F."  files  and 
rasps. 

Afresh  supply  of  mariners'  and  surveyors' 
compasses  is  in  stock  with  H.  S.  Howland, 
Sons  &  Co. 

Sanderson  Pearcy  &  Co.  have  moved  into 
their  new  premises  at  61-65  Adelaide  street 
west. 

A  shipment  of  Baker's  "  Perfection " 
razors  is  just  to  hand  with  H.S.  Howland, 
Sons  &  Co. 

M.  &  L.  Samuel,  Benjamin  &  Co.  report 
an  increasing  trade  in  their  Argentine  nickel- 
plated  tea  kettles. 

H.  S.  Howland,  Sons  &  Co.  have  in  stock 
this  week  the  Halifax  Co.'s  spades,  shovels 
and   scoops,  which  they  recently  purchased 
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at  a  great  reduction,  and  which  are  being 
offered  to  the  retail  trade  at  what  the  firm 
claims  to  be  a  correspondingly  low  figure. 

The  hardware  stock  of  J.  D.  Lemieux, 
Quebec,  has  been  sold  at  63c.  on  the  dollar. 

The  Toronto  Lead  and  Color  Co.  have  been 
appointed  agents  in  Western  Canada  for 
Munn's  liquid  fish  glue. 

M.  &  L.  Samuel,  Benjamin  &  Co.  report 
that  they  have  now  a  splendid  and  complete 
stock  of  carvers  in  cases. 

Two  shipments  of  glass  —  one  each  of 
"Double  Diamond"  and  "  Star  "—aggre- 
gating 2,000  cases  came  to  hand  this  week 
for  Stewart  &  Wood. 

A  subscriber  writes  :  "  Will  you  kindly 
get  for  us  a  receipt  how  to  marbelize  iron  ? " 
Can  any  of  the  readers  of  Hardware  fur- 
nish the  information  ? 

H.  S.  Howland,  Sons  &  Co.  report  that 
the  present  is  one  of  the  best  seasons  they 
have  had  in  cross-cut  saws.  They  are  at  the 
moment  experiencing  a  good  demand  for 
cow  ties. 

Munro  Bros.,  New  Glasgow,  have  an  or- 
der from  the  Intercolonial  railway  for  100  of 
their  special  patent  wire  seats  for  first-class 
coaches.  They  have  also  fitted  St.  James' 
church,  Dartmouth,  with  these  seats. 

Quite  a  number  of  orders  are  being  re- 
ceived by  M.  &  L.  Samuel,  Eenjarnin  &  Co. 
for  the  "  Perfection  "  granite  tea  and  coffee 
pots  for  the  holiday  trade.  This  firm  is  also 
experiencing  a  good  demand  for  plated 
ware. 

H.  S.  Howland,  Sons  &  Co.  still  retain  the 
Ontario  agency  for  Rixford's  harvest  tools, 
and  are  now  booking  orders  for  these  goods. 
"  And  we  will,"  said  a  representative, 
"  guarantee  prices,  so  that  customers  may 
have  no  hesitation  in  placing  orders  for  their 
future  requirements.'' 

Pilkington  Bros,  have  secured  the  con- 
tract to  supply  Robt.  Simpson's  new  big 
department  store  at  Queen  and  Yonge' 
streets,  Toronto,  with  plate  giass.  The  con- 
tract is  one  of  the  largest  that  has  been 
given  in  Toronto  for  some  time. 

"  A  man  telephoned  us  the  other  day  that 
he  wanted  a  few  barrels  of  turpentine,  but  that 
he  would  not  buy  from  us  unless  he  could 
buy  by  weight,"  said  a  jobber.  "  We 
agreed,  and  the  results  showed  that  had  he 
bought  by  the  barrel  he  would  have  been  1  % 
gallons  ahead  on  the  five  barrels  he  bought. 
In  other  words,  the  five  barrels  contained 
\y2  gallons  more  than  they  were  gauged." 

Francis,  Frost  &  Co.  have  purchased  the 
business  and  plant  of  the  Weather  &  Water- 
proof Paint  Co.,  and  are  now  prepared  to 
supply  the  trade  with  the  paints  formerly 
produced  by  the  latter  firm.  "We  claim," 
said  a  member  of  the  firm,  ''  that  this  paint 
is  superior  to  any  mixed  paint  on  the  mar- 
ket." 

Jbsiah  Fowler,  St.  John,  has  put  in  addi- 
tional machinery  for  making   striking  ham- 


SS.  SMOKELESS  POWDER 


Is  the  best;  it  does 

notcontain  anynitro 

glycerine,  and  is  not 

It  is  made  by  the  Smokeless  Powder  Company,  Limited, 


aflected  by  the  heat  or  cold. 

Dashwood  House,  New  Broaj" street"  London,"  E.  C.     Works,  "  Barwick  Herts."     ] 


is  used  by  sportsmen  all  over  the  Dominion.     One  firm  in  New  York  have  purchased 
torty  tons  within  the  last  _ 

ck  JAMES  DARLING  &  CO. 

429  Board  of  Trade  Building 

MONTREAL,  Agents. 


Send  for  Price  List. 


Our 
Specialty 


PURE  TURPENTINE 


Every  Barrel 
Guaranteed  Pure. 


FRANCIS,  FROST  &  GO. 

Office  and  Warehouse  : 

33  Front  Street  West. 


Manufacturers  of 


WEATHER  AND  WATERPROOF  PAINT 

TORONTO       122-4  Richmond  Street  East. 
Buy  ELASTEROLE  Varnish  for  outside  or  inside  work. 


Monarch 


Meta 


Best  Anti-Friction  Metal  for  all  Machinery  Bearings. 


It  prevents  Hot  Boxes. 

It  will  not  Cut  or  Heat  Journals. 

Its  lasting  qualities  are  of  the  highest  order. 

It  is  a  Self- Lubricant. 

It  saves  a  large  percentage  of  Oil. 

It  accomplishes  its  work  with  much  cheaper 

grades  of  Lubricants. 
It  increases  the  Motive  Power. 


It  is  the  only  metal  that  protects  and  does 

not  wear  Journals  ;  it  Enamels  them. 
It  is  adapted  to  high  and  low  speed 

Machinery. 
It  will   stand  the   heavy   work  of    Rolling, 

Sugar,  Saw  and  Wire  Mills,  etc. 
It  is  especially  adapted  to  all  Steamship 

Bearings. 


Send  your  orders  to  all  dealers,  or  to 


The  James  Robertson  Co,  Ltd.,  Toronto 


Montreal 
Winnipeg 
St.  John,  N.B. 


SMOKER'S  SET. 


and  Specialties 

New  goods   in   every   line  of  our 
manufacture. 

See    our   selection    before    placing 
your  orders  elsewhere. 


THE  TORONTO  SILVER  PLATE  (0. 


Manufacturers  of  Sterling  Silver 
and  Electro  Silver  Plate. 

E.   ( i.   <  '"  "  iderham,    Man 


King  Street  West 

.  .  .  Toronto. 

I  \i  >.  i  .  G  iPPj  S<  i . -Treasurer. 
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mers  and  sledges  of  all  kinds,  miners'  ham- 
mers, wedges,  etc.  They  are  also  extending 
their  manufacture  of  chisels  and  drawing 
knives,  axes,  hatchets  and  other  bevelled 
too's.  With  their  new  plant  the  cost  of 
manufacture  is  reduced,  and  they  can  shade 
former  prices  for  the-e  goods. 

Kerr  &  Robertson,  St.  John,  N.B  ,have  a 
good  lantern,  in  which  an  ordinary  lamp- 
glass  is  used,  which  can  be  retailed  for  25c, 
Emmerson  &  Fisher,  St.  John,  N.B.,are  at 
work  on  a  new  catalogue.  It  will  be  about 
100  pages  more  tha.i  the  one  issued  four 
years  ago,  besides  being  larger. 

The  St.  John,  N.B.,  Bolt  and  Nut  Works 
are  beginning  to  place  their  goods  on  the 
Ontario  market.  They  are  making  a  spe- 
cialty of  machine  and  track  bolts  and  nuts. 
Duncan  S.  Mclntyre  is  their  Montreal  re- 
presentative. 

Caverhill,  Learmont  &  Co.,  Montreal,  have 
been  appointed  agents  for  the  "Burgess" 
12  gauge  repeating  shot  gun,  said  to  be  the 
rapide^t  firing  gun  of  any  gun  in  the  world. 
Capt.  Bartlett,  the  traveling  representative 
of  the  manufacturers,  can  hit  a  block  in  the 
air  six  times  before  it  reaches  the  ground. 
He  can  also  strike  six  objects  in  the  air  in 
2^  seconds. 

The  Toronto  Silver  Plate  Co.  were  the 
successful  tenderers  for  the  replating  of  the 
Windsor  Hotel  (Montreal)  silverware.  They 
are  now  working  on  the  flatware,  of  which 
there  js  300  dozen.  This  work  coming  in  at 
this  busy  season  neces-itated  their  adding 
four  sand  buffers  to  their  already  large 
staff. 

The  Toronto  Silver  Plate  Co.  have  special 
facilities  for  handling  all  kinds  of  re-plating 
work  to  the  best  advantage,  and  the  price 
list  that  they  are  now  issuing,  covering  the 
re-plating  of  all  parts  of  bicycles,  skates, 
etc.,  will  be  of  especial  interest  to  the  trade, 
and  we  would  suggest  to  write  for  one. 


NOVA  SCOTIA   MARKETS. 

Halifax,  Nov.  30.  1894. 

BUSINESS  is  looking  up,  and  some 
wholesale  firms  report  good  sales. 
The  greatest  part  of  the  trade  being 
done  now  is  with  the  large  fleet  of  coasting 
vessels  now  in  port.  Most  of  the  crews  are 
fishermen  part  of  the  year  and  sailois  the 
other  part,  and  from  Prince  Edward  Island 
in  the  north  to  Lunenburg  in  the  west 
they  come  here  at  this  season  in  their 
little  craft  and  make  their  purchases  for  a 
whole  year.  As  their  trade  is  cash  it  is 
greatly  sought  after,  and  keen  competition 
follows.  An  arrangement  has  been  made 
between  the  Halifax  Hardware  Association 
and  the  Consumers'  Cordage  Company, 
regulating  the  price  of  rope  for  local  trade. 
Heretofore  the  Cordage  Company  sold  "lots 
to  suit  purchasers  "  at  the  same  discount 
allowed  the  wholesale  trade.  By  the  new 
arrangement  the  company  relinquish  the  sale 


in  small  quantities,  but  a  man  can  place  an 
order  for  four  tons,  take  it  in  lots  as  he  re- 
quires it,  and  thus  have  the  benefit  of  the 
discount. 

Rope — There  is  a  slight  advance  in  rope. 
Sisal  is  quoted  at  7}4c.  for  all  sizes  ;  pure 
manilla,  g}4  to  10c.  for  all  sizes,  according  to 
quality. 

Cut  Nails — Quotations  remain  on  the 
basis  of  $1.85,  with  fair  demand. 

Builders'  Supplies— There  is  very  little 
doing  in  this  line  on  account  of  the  wea- 
ther. 

Horseshoes— There  is  a  satisfactory 
trade  in  this  line,  with  prices  at  (iron), 
$3-75- 

Naval  Stores— Tar  is  worth  $2  85  per 
bbl.;  rosin,  95c.  per  100  lbs.  for  ordinary: 
pitch,  $2.50  per  bbl.;  coal  tar,  $3.25  per  bbl.; 
oakum,  tl/z  to  7%c,  according  to  quality. 

Chain— It  is  a  little  early  for  any  brisk 
trade  in  this  line,  and  not  much  can  be 
looked  for  until  lumbering  commences.  The 
quotations  are  :  }i,  $3.50  ;  >£,  $3  ;  %,  $2.80; 
%,  $2.75. 

Bar  Iron — This  line  remains  quiet,  with 
quotations  at  $1.90,  in  store. 

Tin  Plates— Trade  is  dull.  The  quota- 
tions are  :  Coke,  $2  75  to  $3.10. 

Sheet  Iron— The  demand  is  very  light. 
Prices  range  from  $2  to  $2.25. 

Iron  Pipe— Very  little  doing.  The  quo- 
tations are:  Black,  iX  in.,  65  p.c.  off  list 
for  American  ;  i^to  2  in.,  67^0. ;  2>£  in. 
and  upwards,  68Xc;  Canadian,  up  to  1% 
in.,  bnyic;  \%  in.,  70c.  and  5  p.c.  discount. 

Ingot  Tin— No  trade  to  speak  of.  The 
quotations  are  18  to  i8Xc. 

Steel  Boiler  Plate— The  quotations 
are  on  a  basis  of  $2  ;  heads,  $2.25. 

Funnel  Iron— The  prices  are :  Ex- 
store,  $2.40. 

Boiler  Tubes— The  supplies  on  the 
market  are  all  Scotch.  The  quotations  are: 
2in.,  7Xc;  2^  in.,  9^c.;  3  >n.,  nc. 

Cast  Steel — A  fairly  good  jobbing  trade 
is  reported,  the  quotations  being  %%c. 

Lead — There  is  no  change  in  this  line, 
the  old  quotation  of  $3  being  announced. 

Cotton  Duck— Little  or  nothing  doing. 
Yarmouth  is  quoted  at  32^  off  list. 

Glass — Glass  is  dull  and  unchanged  at 
$1.25  for  first  break.  Putty  in  bulk  is  quoted 
at  $2. 

Paints  and  Oils— Paints  remain  un- 
changed. Linseed  oil  is  quoted  at  58c.  for 
raw  and  610  for  boiled,  with  prospects  of 
being  a  little  stronger. 


HALIFAX  MARKET  NOTES. 

Mrs.  Potts'  sad  irons  are  selling  for  75c. 

Halifax  retailers  report  business  fairly 
good. 

Extensive  lumbering  operations  this  win- 
ter are  expected. 

A  meeting  is  to  be  held  in  New  Glasgow 
on  December  12th  to  perfect  the  amalgama- 
tion of  the  Nova  Scotia  Steel  and  Forge  Co. 


and  the  New  Glasgow  Iron,  Coal  and  Rail- 
way Co.  (Ferrona  Iron  Works). 

There  are  thirteen  hardware  firms  in  Hali- 
fax, all  wholesale  and  retail.  It  is  impossi- 
ble for  a  wholesale  firm  to  do  business  with- 
out retailing.  There  are  no  exclusive  re- 
tailers. 

Cragg  Bros,  are  the  only  hardware  men 
who  deal  in  stoves.  They  report  trade  in 
that  line  good. 


NEW    BRUNSWICK    MARKETS. 

St.  John,  N.B.,  Nov.  30,  1894. 

WINTER  has  set  in,  and  to-day  we 
are  having  a  heavy  fall  of  snow. 
The  weather  is  not  cold,  but  it  is 
just  disagreeable  enough  to  keep  people  in- 
doors, and,  as  a  consequence,  business  about 
town  is  rather  dull  to-day.  The  St.  John 
river  has  closed  for  the  season,  and  travel- 
ers for  the  hardware  firms  are  coming  in  and 
getting  ready  for  the  next  season's  business. 
Christmas  is  rapidly  approaching,  and, 
merchants  are  preparing  for  a  flurry  in  the 
retail  trade,  especially  in  fancy  goods. 

Manufacturers  of  goods  in  the  hardware 
lines,  such  as  nails,  tacks,  brushes, 
etc.,  have  had  a  fair  season,  and 
considering  the  state  of  trade  through- 
out the  Dominion,  are  satisfied  with  the 
result.  They  hope  the  new  year  will 
show  an  improved  condition  of  affairs 
throughout  the  country,  and  there  is  every 
reason  to  believe  that  their  hopes  will  be 
realized.  Stove  manufacturers  report  a  fair 
business.  The  keen  edge  has  worn  off  this 
trade  until  next  season,  and  they  are  running 
along  with  light  stocks.  Prices  in  all 
branches  of  hardware  are  ruling  low  and 
have  shown  no  tendency  to  move  upwards. 
The  merchants,  though,  are  satisfied,|and  are 
confident  of  a  brighter  outlook  during  the 
coming  year. 

Hardware  had  a  pleasant  conversation 
with  Mr.  Fisher,  of  Emmerson  &  Fisher,  to- 
day. The  firm  are  among  the  many  believ- 
ers in  the  excellence  of  this  journal,  and  re- 
ceive and  enjoy  a  copy  of  it  each  week. 
Messrs.  Emmerson  &  Fisher  are  the  only 
firm  in  St.  John  who  have  introduced  the 
aluminum  kitchen  goods,  and  find  a  ready 
sale  for  them.  Very  few  new  lines  have  yet 
been  offered  to  the  public  by  any  of  the  mer- 
chants, and  will  not  be  until  the  Christmas 
season  is  closer  upon  us.  Sleds,  skates, 
sleigh  bells,  and  such  articles  are  already  in 
active  demand,  and  to-day's  snow  will  force 
a  demand  in  this  line. 

Geo.  McLean. 


UNITED   STATES   MARKETS. 

New  York,  Nov.  30,  1894. 

PIG  TIN — Advices  of  a  further  decline 
of  15s.  in  London  served  to  depress 
prices  considerably  in  the  New  York 
market.  December  to  March  deliveries 
went  at  as  low  as    13.70c.     Prompt  delivery 
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could  have  been  secured  quite  as  cheaply  at 
one  time.  Later  public  advices  noted  a  re- 
action of  2s.  6d.  to  js.  6d.,  and  private  ad- 
vices quoted  a  still  further  advance.  Influen- 
tial operators,  who  have  lat  erly  betn  on  the 
bear  side  of  the  maiket,  then  figured  as 
somewhat  aggressive  bulls,  paying  13.80c. 
for  January  and  subsequenily  bidding 
1 3.80c.  for  December  and  13.90c.  for  Janu- 
ary delivery.  Outside  of  speculative  circles 
there  was  too  much  uncertainty  for  move- 
ment of  any  importance  and  only  a  moder- 
ate turnover  took  place.  Transactions  re- 
corded on  'Change  included  5  tons  March 
delivery  at  13.70c.  ;  25  tons  January  at 
13.70c;  25  tons  January  at  13.80c. 

Copper — The  Boston  story  about  a  large 
deal  in  Lake  Superior  ing  >t  at  9.60c.  is  not 
confirmed.  In  fact,  it  is  looked  upon  as  be- 
ing something  in  the  nature  of  a  stock  job- 
bing story.  The  report  that  an  agreement 
between  producers  to  limit  output  had  been 
arrived  at  was  also  denied  by  merchants 
who  are  in  position  to  know  whereof  they 
speak.  The  plain  fact  is  that  nothing  more 
than  routine  business  is  passing  and  that  the 
demand  does  not  exceed  ordinary  propor- 
tions. Fair  quotations  are  9y$c.  for  Lake 
Superior  ingot,  9.30  to  9  35c.  for  electrolytic, 
and  9  to  9.15c.  for  common  casting  stock. 

Pig  Lead — Little  spirit  developed  in  trade 
in  this  metal,  and  the  market  remains  in  the 
same  condition  that  it  has  been  previously 
this  week.  That  is  to  say,  buyers  and  sell- 
ers are  apart  on  prices  and  neither  inclined 
to  yield.  Meanwhile,  business  is  on  a  mod- 
erate scale.  Common  Western  for  prompt 
delivery  or  shipment  during  the  balance  of 
the  year  could  not,  to  all  appearances,  have 
been  secured  at  less  than  3. i2j£c.  Buyers 
at  above  3.10c.  were  extremely  few.  There 
was  some  foreign  lead  on  sale  at  3.15c. 
London  cable  to  the  Metal  Exchange  quoted 
an  advance  to  £9  13s.  9d.  for  soft  Span- 
ish. 

Spelter — For  early  shipment  there  are 
still  sellers  of  ordinary  Western  at  3.35  to 
3.40c,  as  to  brand,  but  this  rate  seems  un- 
attractive, despite  its  low  level  and  the  pro- 
bability that  Eastbound  freight  rates  will  be 
advanced  in  the  near  future.  In  short,  the 
market  is  flat  and  without  what  might  pro- 
perly be  called  redeeming  features.  London 
quotation  to  the  Metal  Exchange  was  ^14 
8s.  9d.  for  good  merchant  brands. 

Antimony — Aside  from  routine  business 
there  is  little  doing.  Prices  remain  at  about 
7X  to  7>gc.  for  Hallett's  and  8)4  to  8^c 
for  Cookson's  on  the  spot. 

Tin  Plate — No  improvement  has  taken 
place  in  the  demand  for  any  class  of  plates, 
prompt  or  forward  delivery.  The  buying  is 
slow  and  negotiation  continues  to  be  ex- 
ceedingly tame.  Meanwhile  supplies  ac- 
cumulate, and  the  weight  proves  sufficient 
to  keep  prices  quite  unsettled. 

Iron  and  Steel — For  some  brands  of 
American  pig  iron  the  demand  is  very  fair, 
but  general  buying  is  still  on  extremely  con- 
servative lines,  and  there  is  no  sign  of  con- 
sumers putting  in  more  stock  than  may  be 
needed  to  meet  well  defined  wants.  Sup- 
plies are  ample,  and  there  is  still  sufficient 
competition  to  keep  prices  rather  soft. 
Nothing  new  transpires  in  the  market  for 
foreign  iron,  the  demand  being  light,  and 
the  moderate  business  that  passes  at  former 
prices.  In  the  manufactured  articles  no  new 
features  were  reported  for  the  day. 


WEATHER  STRIPS. 

The  accompanying  cuts  are  illustrations  of 
wood  and  felt  weather  strips,  a  25,000  feet 
shipment  of  which  Rice  Lewis  &  Son,  Ltd., 
have  just  received.  Thesa  strips  are  not  new 
on  the  market  this  season.  They  were  intro- 
duced last  season,  but  so  late  that  the  trade 
had  not  much  chance  to  pet  acquainted  with 
them.     Nos.  o  and  1  are  for  sides,  tops  and 


NO.  o. 


NO.    I. 


NO.   4. 

bottoms  of  windows.  No.  2  is  used  for  doors, 
the  felt  to  press  gently  on  the  sill.  No.  4 
closes  the  joint  between  the  two  sashes  in 
lift  or  hinged  windows,  inside  or  out,  or  for 
the  centre  of  double  doors.  The  strips  have 
proved  good  selleis. 


IN  THE  RETAILERS'  DOMAIN. 

J&  H.  SPENCE,  general  merchants, 
Pipe    Bay,  have    opened  a  branch 
•     store  at  Dyer's   Bay,    head    of  the 
Bruce  Peninsula. 

Moore  Bros.,  of  Blackstock,  are  moving 
into  the  store  formerly  occupied  by  William 
Parr. 

J.  H.  Ratcliffe,  general  merchant,  Stouff- 
ville,  was  in  Toronto  a  few  days  ago,  "  look- 
ing for  snaps,"  as  a  traveler  put  it. 

Alex.  Watson,  Kinmount,  is  opening  a 
branch  store  at  Wilberforce,  which  is  now 
the  terminus  of  the  Irondale  and  Bancroft 
railway. 


PERSONAL  MENTION. 

J.  P.  McNaughton,  of  Lamplough  &  Mc- 
Naughton,  Montreal,  was  in  Toronto  this 
week  on  business. 

Frank  D  Benjamin,  of  M.  &  L.  Samuel, 
Benjamin  &  Co.,  left  for  Europe  Thursday. 
He  will  be  away  about  three  months. 


CASTING  STEEL. 


A.  T.  Graham  &  Co.,  New  Glasgow, 
foundrymen,  are  going  into  casting  steel. 
They  use  scrap  and  new  steel,  and  have  been 
getting  very  good  results.  So  far  they  have 
been  making  gearing  for  machine  shops. 
They  have  also  made  a  few  plow  points, 
which  have  been  sold  at  15c  each  over  iron 
shares. 


The  merchant  who  grumbles  and  sighs 
And  turns  up  the  whites  of  his  eighs, 
In  sorrow  and  pique 
Because  trade's  very  wique, 
Is  the  fellow  who  won't  advertighs. 

— Printer's  Ink. 

The  St.  John  Bolt  4  Not  Works 

ST.  JOHN,  NEW  BRUNSWICK 

Make  first-class  Track  Bolts,  Machine  Bolts,  Car  Bolts, 
Steel  and  Iron  Girder  and  Boiler  Rivets,  Square  and 
Hexagon  Nuts,  Lag  Screws,  Wharf  and  Railway  Spikes, 
Bolt  Ends.  Montreal  Agent, 

D.  S.  McINT  YRE,  Royal  Insurance  Building 

\A/E  MAKE  HAMMERS 

*  *  Sledges  and  Edge  Tools  for  every 

purpose.  Only  best  steel  used.  Our  goods  give 
such  satisfaction  that  trade  has  steadily  increased, 
and  we  had  to  build  several  additions  to  our  works. 
A  new  machine  just  erected  doubles  our  output, 
and  we  can  quote  better  prices  than  ever. 
Write  for  fuller  particulars. 

JOSIAH   FOWLER         St.  John,  N.B. 


r 


Tel.    1040 


AKE  A  NOTE  OF  If. 

I've  moved  my  office  to 

CANADA    LIFE   BUILDING 

A      C*       IMP  FT?       Chartered  Accountant, 
r\.    V_.     l\J_i    1    ,     Auditor,  Assignee,  etc. 


Books  for  Retailers 

Published  for  the  good  of  the  trade. 


Ideas  for  Hardware  Merchants 

As  its  name  implies  it  is  full  of  ideas 
for  the  retail  hardware  merchant. 

PRICE,  50  CENTS  (Half  Price 

Buying:,  Handling;  and  Selling;  of  Tea 

Being   the    experience   of   the   most 
prominent  and  successful  merchants. 

PRICE,    25    CENTS. 

Pitfalls  of  the  Dry  Goods  Trade 

This  is  another  batch  of  Prize  Essays 
full  of  valuable  information. 

PRICE,  10  CENTS 

Sent,  postpaid,  on  receipt  of  price 


HARDWARE   MERGRANT 

TORONTO. 
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UNIQUE  BRUSH  EXHIBIT. 

A  WINDOW  display,  in  order  to  ob- 
tain the  best  results,  should  be 
unique.  The  accompanying  cut 
shows  a  display  of  the  character  indicated. 
The  idea  originated  with  a  Norwich,  Conn., 
firm,  and  was  produced  in  last  week's  Iron 
Age.  Everybody  can  gather  from  the  cut 
that  the  display  is  a  pig  made  up  of  differ- 
ent kinds  of  brushes.  The  foundation  of 
the  body  is  made  up  of  six  bushel  baskets, 
five  of  which  are  nested  and  the  other 
one  inverted,  and  to  these  are  wired 
floor,  counter,  and  window  brushes,  en- 
tirely covering  the  baskets.  A  frame  of 
^  to  2  inch  strips  constitutes  the  head,  to 
which  brushes  are  wired,  leaving  a  place  for 


which  is  the  cheapening  of  the  cost  of  manu- 
facture without  any  sacrifice  of  quality,  and 
an  effort  to  increase  the  sale  of  the  wheels 
by  giving  the  same  value  for  a  smaller 
amount  of  money.  This  movement  was  an- 
ticipated two  months  ago  in  an  interview 
with  one  of  the  leading  manufacturers  and 
published  in  these  columns,  but  no  general 
action  was  taken  until  last  week  and,  as 
stated  above,  only  a  certain  number  of  the 
manufacturers  are  preparing  to  make  the 
change.  It  is  intimated  that  one  of  the 
reasons  leading  to  the  lower  list  prices  is  in 
the  fact  that  a  good  sized  lot  of  wheels  are 
being  carried  over  to  next  year  and  that  the 
change  will  apply  only  to  wheels  of  similar 
patterns.  This  is  not  authoritative,  how- 
ever, and  is  merely  given  as  a  rumor,  al- 


the  mouth,  in  which  an  ear  of  corn  is  placed. 
Incandescent  electric  lamps  form  the  eyes, 
connected  to  a  wire  running  down  behind 
the  animal,  and  at  night  the  lamps  are 
lighted.  The  tail  is  made  of  hemp  braided, 
and  the  legs  of  counter  brushes  with  the 
handles  down.  After  the  pig  is  placed  in 
the  window  the  floor  is  covered  with  brushes, 
and  the  lower  portion  of  the  legs  banked  up, 
so  that  the  counter  brush  handles  do  not 
show. 

Referring  to  the  display  as  seen  in  the 
Norwich  firm's  window,  Iron  Age  says  : 
"  The  window  was  also  dressed  with  all  the 
different  kinds  of  brushes  the  firm  handle. 
The  animal  when  completed  measured  a 
little  over  7  feet.  The  display  proved  a 
great  success  and  attracted  much  atten- 
tion. 


LOWER  BICYCLE  PRICES. 

IT  is  announced  that  a  number  of  bicycle 
manufacturers  have  decided  upon  a  list 
price  of  $100  for  next  season.  This  ap- 
plies to  the  standard  grades  alone  and  will 
not  include  any  of  the  specialties,  which  will 
range  in  price  from  $115  to  $140.  Various 
reasons  are  given   for  the   change,  one  of 


though  it  is  partially  borne   out  by  ascer- 
tained facts. 

Any  reduction  in  cost  necessarily  means 
a  lower  margin  of  profit  on  each  individual 
sale  and  this  will  be  the  first  effect  of  the 
change.  Nevertheless,  the  ultimate  result 
cannot  be  otherwise  than  favorable,  provid- 
ing the  list  price  is  not  advanced  and  the 
same  quality  of  wheels  are  sold  as  was  the 
case  during  the  present  year.  More  wheels 
will  be  sold  on  account  of  the  lessened  cost, 
and  while  the  profits  on  each  one  will  be 
smaller  the  total  volume  of  business  will  be 
increased  and  the  wheels  will  have  even  a 
more  general  sale  among  and  by  the  retail 
hardware  trade  than  was  the  case  this  year. 
The  gradual  doing  away  of  the  agency  sys- 
tem, excepting  through  the  jobbers,  which 
is  now  an  assured  fact,  and  the  confining  of 
the  sale  to  the  retail  hardware  trade  when- 
ever this  is  possible,  will  lessen  the  cost  and 
risk  of  handling  and  will  extend  the  sales  of 
the  wheels  through  the  retailers  to  a  degree 
that  was  not  possible  under  the  former  sys- 
tem. It  is  said  on  good  authority  that  but 
very  few  wheels  in  this  territory  remain  un- 
sold from  this  season,  to  be  carried  over  to 
next  year,  and  that  the  making  of  many  con- 
tracts for  future  delivery   has  been  delayed 


until  a  definite  announcemsnt  regarding  a 
fixed  list  price  could  be  obtained  from  the 
manufacturers,  while  now  that  this  price  has 
been  made  it  is  expected  that  preparations 
for  next  season's  trade  will  take  on  a  livelier 
gait  and  that  next  year's  business  will  be  in 
excess,  dollar  for  dollar,  of  what  it  has  been 
for  '94.  The  sales  this  year  in  this  territory 
were  far  in  advance  of  any  that  had  preceded 
it  and  '95  cannot  fail  to  improve  upon  the  . 
record.— Hardware  Reporter. 


AXLES  AND  BOXES  IN    TRANSIT. 

There  is  no  greater  annoyance  to  the  car- 
riage seller  than  when  his  team  arrives  at 
the  railway  station  to  tow  home  from  one  to 
one  dozen  vehicles,  to  find  that  while  in 
transit  one  or  more  boxes  have  become  stuck 
to  the  axles  because  of  the  continued  and 
quick  vibration  and  churning  of  box  and 
spindle,  remarks  The  Hub.  The  fatty  matter 
of  the  oil  has  become  exhausted,  leaving 
nothing  but  the  fibrine  (if  animal)  or  solid 
(if  mineral)  matter  of  the  oil.  With  the 
glutinous  substance  thus  created,  and  the 
minute  particles  of  iron  or  steel  dust  re- 
moved from  box  and  spindle  a  cement  or 
gum  is  formed  in  small  particles.  The  heat 
engendered  hardens  the  same.  It  then  gets 
in  its  fine  work,  encysts  itself  securely  in 
box  and  spindle,  continues  to  grow  larger 
and  harder,  and  at  last  bids  defiance  to 
turning  wheel  or  removing  the  box  from 
the  spindle.  Barrels  of  turpentine  spirits 
or  a  tank  ship  of  petroleum  would  not 
budge  it.  The  jack  screw,  or  shock,  are 
the  only  effective  agents.  Its  best  cure  is  to 
avoid  the  matter  in  the  beginning,  which 
can  be  done  as  follows  :  A  cheap  board 
trestle  under  each  axle,  high  enough  to  lift 
wheels  clear  of  floor,  is  one  way.  Remove 
the  wheels  and  tie  gunny  bagging  on  spind- 
les, or  put  a  wood  box  on  spindles  while  in 
transit.  If  a  taper  spindle  put  an  extra 
washer  on  back  of  spindle  and  set  up  strong 
enough  on  nuts  to  prevent  wheels  from  turn- 
ing on  spindle.  This  will  also  be  found  a 
good  prevention.  Any  of  the  number  is 
cheaper  and  better  than  the  annoyance  re- 
ferred to. 


WIRE    FENCE    TELEPHONE. 

"  Down  in  Texas,"  says  an  electrical  sales- 
man, in  Electrical  Review,  "  I  think  there  is 
a  good  demand  for  a  telephone  that  can  talk 
over  100  miles  of  barbed  wire  fence.  On 
the  ranches  cowboys  are  kept  '  riding  the 
fence.'  that  is,  riding  up  and  down  a  section 
of  barbed  wire  fence,  inspecting  it  and  keep- 
ing it  in  order.  Many  ranches  are  twenty,  1 
thirty  and  fifty  miles  square,  and  if  a  serious 
break  in  a  fence  is  found,  the  cowboy  must 
ride  back  to  the  ranch  to  report.  Now  if  a 
good  telephone  could  be  provided  for  each 
section,  it  would  save  all  that  riding.  The 
staples  holding  the  two  top  wires  to  the 
posts  could  be  removed,  insulators  put  in 
their  places,  and  a  man  would  have  a  com- 
plete metallic  telephone  circuit  around  his 
ranch." 
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INDUSTRIAL  USES  OF  ALUMINUM. 

THIS  new  metal,  says  Age  of  Steel,  is 
being  freely  experimented  with.  It 
has  furnished  the  usual  quota  of  sur- 
prises and  disappointments  and  also  had  the 
benefit  or  misfortune  of  being  advertised  and 
criticised  in  advance.  In  spite,  however,  of 
over-zealous  friends  and  premature  critics, 
the  new  metal  is  being  better  known  and 
more  widely  used.  Its  peculiar  properties 
in  its  pure  state  and  in  combination  with 
alloys,  while  more  or  less  determined,  have 
yet  a  broad  range  of  investigation  and  pos- 
sibilities. It  is  safe  to  say  that  its  merits 
will  determine  it?  uses,  and  as  these  ate 
more  definitely  announced  the  field  for  alum- 
inum will  steadily  broaden. 

In  naval  and  military  furnishings  and 
equipment  it  is  already  being  largely  adopt- 
ed. These  include  torpedo  boats  and 
launches,  canteens,  scabbards,  and  buckles, 
with  tests  being  made  of  horse  shoes  and  of 
light  field  artillery.  In  Great  Britain  a  tor- 
pedo boat,  built  with  a  steel  framework  and 
aluminum  plates  for  the  hull,  developed  un- 
usual speed,  which  is  claimed  by  the  build- 
ers as  being  partly  due  to  the  lightness  of 
the  metal  used.  Experiments  made  with 
the  same  class  of  boat  in  France  have  justi- 
fied, not  only  its  further  use  along  the  same 
lines,  but  its  more  extended  use  in  larger 
vessels.  Die  plates  made  of  aluminum 
bronze,  as  used  in  a  French  postage  stamp 
manufactory,  are  found  to  outlast  p'ates 
made  of  brass  and  of  steel — a  plate  of  alum- 
inum bronze  lasting  for  months  without  re- 
newal. It  has  been  introduced  into  the  tex- 
tile fabric  industry,  aluminum  or  its  alloys 
being  interwoven  into  the  fabric.  It  is 
claimed  that  cloth  made  wholly  or  partly  of 
this  material  is  free  from  chemical  action, 
and  being  nonoxidizable,  can  be  washed 
without  fear  of  injury.  To  enumerate  the 
various  uses  to  which  aluminum  and  its 
alloys  are  being  put,  and  such  as  are  in  sight 
but  not  yet  in  operation,  would  be  a  tax  on 
the  patience  of  our  readers  and  the  neces- 
sary limits  of  this  article.  That  its  import- 
ance in  many  of  our  industries  will  steadily 
broaden  there  can  be  no  question. 


IDEAL  CARPET  TACKS. 

This  cut  is  a  fac- 
simile of  a  new  pack- 
age of  carpet  tacks 
put  on  the  market  by 
S.  R.  Foster  &  Son, 
St.  John,  N.B.  It  is 
an  exact  imitation  of 
their  nail  keg.  It 
differs  from  any 
other  similar  pack- 
age. The  packages 
are  in  the  shape  of  barrels,  but,  as  Mr. 
Robertson,  of  Kerr  &  Robertson,  remarked 
to  Hardware,  Mr.  Foster  is  a  prominent 
temperance  man,  and  a  barrel  was  too  sug- 
gestive and  against  his  religious  prin- 
ciples. 


AMERICAN  FENCING  WIRE 


Barb  Wire,  Annealed  and  Oiled  Wire,  Galvanized  Wire, 
Staples,  etc,  from  stock  or      A     q     LESLIE   &   CO. 

for  import.     Prices  right. 


Montreal    and  Toronto. 


The  Houghton 
Patent  Key 
Lock  Wrench 


Combines  strength,  simplicity  and  durability,  and  is  unequalled  for  ease  and  rapidity  01  adjust- 
ment.    Manufactured  in  all  sizes  by  THE  PARIS  TOOL  MFG.  CO  ,  LTD.,  PARIS,  ONT. 


CHEAP  FRESH  RELIABLE 

Thorold 
Cement 


By  sending  a 

POST    CARD 


Estate  of  John  Battle 

Thorold 
Ont. 


Should  be  kept 

in  stock  by  all 

Hardware 

Merchants 


Prices  and  full 

particulars 
will  be  given. 


FOR  MASONRY  WORK  OF  ALL  KINDS 


Wire  Brushes  *  Brooms 


For  Moulders,  Brewers,   Factories 
Pavements,  Track  Use,  etc. 


CHAS.    BOECKH    &    SONS 

Manufacturers 

TORONTO,   ONT. 


TRADE    MARK. 


BLACK 
DIAMOND 


FILE 
WORKS 


21   to  43  Richmond  St.,  Philadelphia,  Pa. 

gk  &  n.  :b-A.:r:n~:ett, 

MANUFACTURERS   OF 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  Lightning  Sawfiles. 

AND 

EVERY   OTHER    DESCRIPTION    OF  SAW  FILES. 
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BUSINESS  CHANGES. 

DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES 

WF.  BECK,   crockery,  Montreal,  is 
offering  to  compromise  "at  50c.  on 
•  the  dollar. 
Chas.    G.  Brodeur,  plumber,   etc ,  Mont- 
real, has  assigned. 

B.  Bennem,  blacksmith,  Warkworth,  has 
assigned  to  J.  Finlay. 

Alex.  Logan,  furniture,  Parry  Sound,  has 
assigned  to  W.  L.  Haight. 

Angus  Kennedy,  general  merchant, 
Lochban,  N.  S.,  has  assigned. 

Dayton  &  Brydon,  general  merchants, 
Hilton,  Man.,  have  assigned. 

Whipple  &  Cooper,  brass  founders, 
Hamilton,  have  assigned  to  W.  Anderson. 

R.  G.  Gaucher,  hardware,  Montrea',  is 
offering  to  compromise  at  35c.  on  the  dol- 
lar, cash. 

J.  R.  Bailey,  general  merchant,  of  Port 
Colborue,  has  effected  a  settlement  with  his 
creditors. 

A.  Bernier,  general  merchant,  Cap  St. 
Ignace,  Que.,  has  compromised  at  75c.  on 
the  dollar. 

Landry  &  Co.,  general  merchants,  Becan- 
cour,  have  assigned,  and  a  meeting  of 
creditors  will  be  held  6th  inst. 

Bailey  &  Claveau,  general  merchants, 
Chicoutimi,  Que.,  have  secured  a  settlement 
with  their  creditors  at  75c.  on  the  dollar. 

The  Hamilton  Bridge  Co.,  Ltd.,  has  been 
declared  insolvent  and  ordered  to  be  wound 
up.  C.  S.  Scott  has  been  appointed  liqui- 
dator. 

The  creditors  of  the  estate  of  T.  R.  Alli- 
son, blacksmith  and  grocer,  Bloor  street, 
Toronto,  who  assigned  to  Henry  Barber  & 
Co.,  have  accepted  an  offer  of  30c.  on  the 
dollar,  at  three,  six  and  nine  months,  se- 
cured. 

SALES   MADE  AND   PENDING. 
A.   J.  Abernethy,  general  merchant,  Al- 
monte, has  had  his  stock  sold. 

James  Hunter,  blacksmith,  Bright,  Ont., 
is  advertising  business  for  sale. 

The  hardware  stock  of  Godfrey  &  Co., 
Vancouver,  is  advertised  for  sale. 

The  stock  of  T.  G.  Watson,  hardware, 
stoves  and  tinware,  has  been  sold. 

The  estate  of  Charles  Asmus,  painter, 
Montreal,  is  advertised  by  bailiff  for  sale. 

The  general  stock  of  W.  Barnard  &  Co., 
Sutton  West,  is  to  be  sold  by  auction  5th 
prox. 

At  Suckling's  auction  rooms  the  general 
stock  of  Hugh  Mitchell,  of  Fergus,  was  sold 
at  50  cents  on  the  dollar. 

The  stock  of  Perrault  &  Co.,  furniture, 
is  to  be  sold  by  auction  3rd  inst.  Perrault 
&  Co.'s  liabilities  are  about  $10,000. 

C.  Kloepfer,  of  Guelph,  has  purchased  the 
stock  of  carriage  hardware  of  Wm.  Brown, 
Front  street,  Toronto,  He  will  conduct  the 
business  as  formerly. 


PARTNERSHIPS  FORMED  AND  DISSOLVED. 
Goodday,  Benson   &   Co.,  lumber  merch- 
antF,  Quebec,  have  dissolved. 

Susan  A.  Mclndoe,  wife  of  T.  L.  Clark, 
and  Auguste  Comte  have  been  registered 
proprietors  of  the  firm  of  T.  L.  Clark  &  Co., 
hardware,  Montreal. 

A  partnership  has  been  registered  in 
Montreal  by  Kengi  Ishikawa  and  Waka- 
maru  Togan  to  ca  ry  on  business  as  general 
traders  under  the  style  of  K.  Ishikawa  & 
Co. 

CHANGES. 
George  L.  J arman,  furniture,  Bancroft,  has 
been  succeeded  by  John  Jack:on. 

John  Edgeworth,  general  merchant,  Stev- 
ensville,  has  sold  out  to-  Fred.  Pnsan. 

Hunter  &  McKinnon,  general  merchants, 
New  Denver,  B.C.,  have  lemoved  to  Silver- 
ton. 

J.  W.  Richardson,  agricultural  imple- 
ments, Tilbury  Centre,  has  sold  out  to  J.  T. 
Campbell. 

E.  Chanteloup,  brass  founder,  etc.,  Mont- 
real, has  sold  out  to  James  E.  King  and 
David  Yuile. 

George  Terryberry,  blacksmith,  Revels- 
toke,  B.C.,  has  been  succeeded  by  James 
McMahon. 

S.  F.  Freeman  &  Son,  general  merchants, 
Moose  Creek  and    Ottawa,   have  sold   out 
business  at  former  place  to  J.  T.  Gannon. 
FIRES. 
S.  J.  McMahon,  tinsmith,  Hawkesbury,  is 
dead. 

G.  C.  Crawford,  sawmill,  Zimmerman, 
is  dead. 

Smith  &  Burns,  grocers,  St.  Mary's,  have 
been  burned  out. 

Minnie  S.  Dent,  grocer,  Woodstock,  has 
been  burned  out. 

D.  Quesnel,  of  Quesnel,  Sharpe  &  Co., 
paints,  glass,  etc.,  Montreal,  is  dead. 

James  Hamilton,  of  James  Hamilton  & 
Son,  general  merchants,  etc.,  Glen  Huron, 
is  dead. 

The  frame  block  at  Alexander  Station,  Man. 
occupied  by  P.  Dickson  &  Co.,  general  store 


and  the  Commercial  Hotel,  were  totally  de- 
stroyed by  fire  one  night  last  week.  Loss 
$10,000;  partially  insured. 

DEATHS. 

A.  G.  Ogilvie,  grocer  and   tanner,  Little 
River,  N.S.,  is  dead. 


PLUMBERS'  ADVERTISING. 

How  a  plumber  can  best  advertise  his 
business  is  often  a  serious  question.  Every 
plumbing  establishment  has  a  certain 
amount  of  trade,  and  how  to  increase  that 
trade,  even  at  the  expense  of  less  competent 
mechanics  in  the  neighborhood,  is  frequently 
a  serious  problem.  A  circular  issued  not 
long  since  by  a  Brooklyn  firm  is  an  illustra- 
tion, says  Sanitary  Plumber,  of  how  at  least 
one  firm  has  attempted  to  solve  the  ques- 
tion, and  some  account  of  it  here  may  be 
suggestive  to  others. 

The  circular  is  printed  in  two  colors.  Its 
evident  frankness  throughout  is  one  of  its 
commendable  features.  The  first  line  in  red 
is  as  follows  :  "  Does  your  plumber  suit 
you  ?"  The  next  two  lines  are  in  black,  and 
contain  this  wholesome  advice  by  way  of 
answer  :  "  If  he  does,  stick  to  him  ;  if  not, 
make  a  change."  Then  comes  the  following, 
which  is  somewhat  personal  : 

"  Are  you  a  crank  and  hard  to  please  ? 

"  If  you  are  we  can  please  you,  and  give 
you  references  from  other  cranks. 

"  Does  your  boiler  rumble  ? 

"  How  are  the  wash  tubs  ? 

"  When  are  you  going  to  put  in  that  wash 
basin  ? 

"  Do  you  need  repairs  for  your  range  ? 

"  Does  your  roof  leak  ;  does  it  want  paint- 
ing ? 

"  Is  the  leader  all  right  ? 

"  Is  there  water  in  your  ceUar  ? 

"We  are  M.D.'s  in  our  line.  Consulta- 
tion free.  Office  hours,  from  7  a.m.  to 
9  p.m." 


A  Proof   hai   Street  Car  Advertising  does  not  Pay. 
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Pickanl's  Pat.  Sink  Strain 

Has  been  a  great  seller  with 
agents.    We  manufacture 
agents'  specialties. 

Address  ARMOUR  MFC.  CO. 

342  Yonge  Street,  TORONTO,  ONT. 

MUNN'S  LIQUID  CLUE 

Received  the  Highest  Award 

WORLD'S  FAIR,  1893 

In  competition  with 

American  Glues 


THE  ART  METROPOLE,  Agents. 

131  Yonge  St.,  TORONTO. 

Pigou,  Wills  &  Laurence 


Limited. 


II  QUEEN  VICTORIA  ST.,    -    LONDON,  E.  C. 

Sole  makers  of  the 

"ALLIANCE" 

PRIZE  SPORTING  POWDER 

THE    TRADE   ONLY    SUPPLIED. 

Canada  Iron  Furnace  Co.,  Ltd. 


Manufacturers  of 


CHARCOAL  PIG   IRON 

MONTREAL. 

BRAND  "  C.  |.  F."  THREE 

PLANTS  AT 

Radnor  Forges,  Que. 
Lac  a  lac  Tortue. 


Three  Rivers. 
Grand  Piles. 


GEO.  E.  DRUMMOND, 

Managing  Director  and  Treasurer 

idr-w^izlsts 

CANADIAN 

CUSTOMS 


TARIFF 


■  AND- 


ONTARIO   COMMERCIAL  LAW, 
1894. 

•  This  edition  has  had  the  advantage  of  revision  by  ex- 
perts, and  is  the  most  accurate  and  complete  Tariff  pub- 
lished. Besides  containing  the  Latest  Tariff  Changes, 
Departmental  Rulings.  Foreign  MoneyTables  (Sterling, 
Francs,  Marks,  Florins  of  Austria,  Florins  of  the  Neth- 
erlands, Metres  into  Yards,  Kilos  into  lbs.,  etc.),  there 
has  been  added  a  Resume  of  Commercial  Law  of 
Ontario,  prepared  by  the  most  eminent  firm  of  commer- 
cial lawyers  in  our  country.  This  book  is  up-to-date, 
and  will  be  mailed  upon  receipt  of  price— FIFTY 
CENTS. 

The  McLean  Publishing  Company,  Toronto. 


CONCEALING  THE  RADIATOR. 

While  we  were  walking  around  the  wait- 
ing roams  examining  the  work  above  de- 
scribed, says  the  editor  of  Sanitary  Plumber, 
we  were  forcibly  reminded  by  what  we  saw 
of  the  case  ol  the  lady  who  attempted  to 
conceal  the  hideousness  of  the  radiator  in 
her  parlor  by  attachments  and  decorations 
of  her  own  invention.  She  had  a  carpenter 
fit  a  board  at  the  top  of  the  radiator,  and 
over  this  placed  a  thick  table-cover  of  some 
sort  of  wool  goods.  Down  the  front  she 
hung  a  heavy  cloth,  almost  felt-like  in  char- 
acter, on  which  she  had  laboriously  wrought 
some  very  handsome  needlework.  About 
the  base  she  tufted  some  art  rugs.  The 
pedestal  thus  covered  and  embellished  was 
a  thing  of  beauty,  but,  alas,  ncnajoy  for- 
ever, so  far  as  heating  the  apartment  was 
concerned.  When  she  sent  for  the  heating 
man  to  complain  to  him  that  the  room  was 
not  warm,  she  made  the  honest  statement 
that  it  was  scarcely  warmer,  in  fact,  than  it 
would  be  if  there  had  been  no  steam  at  all. 
She  had  unwittingly  performed  a  good  job 
of  insulation.  She  had  put  around  her 
radiator,  for  the  purpose  of  improving  its 
appearance,  the  equivalent  of  what  engin- 
eers put  around  steam  pipes  to  save  radi- 
ation of  heat  to  economize  fuel.  What  has 
been  done  in  the  Pennsylvania  Terminal 
does  not  employ  felt  or  other  fibrous  ma- 
terial, but,  nevertheless,  it  is  of  a  character 
to  most  successfully  interrupt  the  currents  of 
air,  both  at  the  inlet  and  at  the  discharge, 
that  were  intended  by  the  makers  of  the 
radiators  to  do  the  principal  part  of  the  work 
of  warming  the  room. 


A  DEPARTMENT  TIRE. 

A  new  bicycle  tire  has,  according  to  an 
exchange,  just  been  devised  in  France, 
which  is  intended  to  do  away  with  the  de- 
fects of  all  other  tires.  It  consists  in  sub- 
stance of  a  thin  rubber  tube  whose  inner 
surface  is  intersected  by  rubber  disks  per- 
pendicular to  it,  and  placed  close  to  one 
another.  Disks  and  surfaces  are  all  molded 
in  one  piece.  The  disks  are  thicker  at  the 
circumference  than  at  the  centre,  to  prevent 
the  tube  from  sinking  into  the  interstices 
between  the  supprrts,  and  they  are  made 
eccentric  so  as  to  distribute  the  resisting 
power  of  the  surface  without  increasing  the 
weight  of  the  tire.  They  divide  the  tire  into 
a  very  large  number  of  air  chambers,  per- 
fectly independent  of  one  another,  so  that  if 
one  is  pierced  the  others  are  not  affected. 
These  add  to  the  elasticity  of  the  tire  and  do 
not  need  to  be  filled  with  compressed  air. 
The  motion  is  as  easy  as  that  of  the  best 
pneumatic  tires,  while  the  accidents  to  which 
pneumatic  tires  are  subject  are  done  away 
with.  The  tire  can  be  applied  at  once  to 
al!  rims  for  solid  or  hollow  tires.  For  pneu- 
matic tire  machines  some  light  but  inex- 
pensive modifications  of  the  rim  will  be 
necessarv. 


Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of  Hot    Pressed 
Nuts,  Square  and  Hexagon 


CALGINED 
LAND 


PLASTER 


We  manufacture  from  the  best  rock 
only.  We  guarantee  our  plaster  a 
first-class  article.      Write  for  Prices. 

WINDSOR  PLASTER  CO. 

Windsor,  N.S. 


Tueile  *  Quack 

ELBERFELD,  GERMANY. 

Manufacturers  and  Exporters  of 
high-class 

HARDWARE 

CUTLERY  AND  ENAMELLED  IRONWARE. 

Ask  for  goods  marked  Theile  &  Quack. 


LAMPLOUGH  &  McNAUGHTON 

Canadian    Agents 

Temple  Building,    -    MONTREAL. 


HORSE  CLIPPERS 

GEM  AND  H.  BOKER 

Finest  Quality.  New  stock  just  arrived. 


Rice  Lewis  &  Son 

LIMITED 

TORONTO       -      -      ONT. 


For  Plumbers' d  Steamfiilers' 


Brass  Supplies 
Flush  Tanks 
Tank  Boards  and 
Closet  Seats 


THE 


Stevens  Mfg.  Co. 


London,   Ont. 
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BICYCLES  IN  HARDWARE  STORES. 

I  HAVE  been  selling  shelf  hardware  to  the 
larger  retail  hardware  trade  on  the  road 
since  1867,  principally  to  larger  towns  in 
Wisconsin,  Michigan  and  Minnesota,  but  the 
average  retail  hardware  dealer  in  my  terri- 
tory is  as  "  scary  "  of  the  bicycle  business  as 
he  would  be  of  the  sewing  machine  business, 
and  gives  the  following  as  the  principal  rea- 
sons for  taking  this  position  : 

OBJECTIONS. 

No  living  man  can  do  a  bicycle  business 
on  a  cash  basis.  The  business  must  be  run 
on  credit  or  on  the  installment  plan. 

It  would  be  necessary  that  we  run  a  ma- 
chine shop  for  repair  work,  etc. 

The  wheels  would  take  up  more  room  than 
we  have  to  spare  for  such  slow  selling 
goods. 

There  are  now  so  many  lines  of  wheels  in 
the  market,  all  claiming  to  be  the  best,  that 
we  would  have  to  keep  a  different  make  or 
style  for  every  customer  wa  might  strike. 

We  do  not  ride  a  wheel,  and  there  is  no 
one  in  the  store  that  does,  or  that  under- 
stands the  wheel  business,  which  would  put 
us  to  a  disadvantage  as  against  a  regular 
bicycle  dealer. 

Look  at  the  number  of  bicycle  dealers 
here,  and  see  how  little  they  are  making,  and 
how  few  of  them  make  a  success  of  it. 
ANSWERS  TO  OBJECTIONS. 

To  these  several  objections  I  make  the 
following  replies  : 

Bicycles  can  be  and  are  being  sold  for 
cash  by  many  retail  hardware  dealers  at  a 
good  profit,  and  even  if  some  do  have  to  be 
sold  on  credit  the  same  discretion  can  and 
should  be  shown  as  in  selling  a  stove  or  a 
bill  of  house  trimmings.  It  will  not  be  good 
business  policy  to  sell  a  $100  bicycle  on 
time  or  on  the  installment  plan  to  a  person 
who  is  earning  only  $6  per  week,  and  who 
must  depend  upon  his  savings  to  pay  for  his 
wheel. 

It  is  not  actually  necessary  that  you 
should  run  a  machine  shop  to  be  in  the 
wheel  business.  I  know  of  many  bicycle 
dealers  among  the  retail  hardwaremen  who 
avoid  this  expense  and  who  make  a  success 
of  the  business.  Some  retail  hardware 
dealers  in  larger  cities  now  sell  goodly  num- 
bers of  stoves  yearly  and  do  not  keep  a  tinner 
or  run  a  tin  shop  in  any  sense  of  the  word. 
These  men  are  merchants,  not  storekeepers, 
and  understand  their  business.  I  also  know 
of  retail  hardware  dealers  who  sell  as 
high  as  25  wheels  per  season  who  do 
all  their  bicycle  repair  work  in  their 
own  tin  shop  and  their  tinners  are  now 
getting  to  be  quite  expert  at  re- 
pairing bicycles.  There  are  25  hardware 
retailers  in  one  city  where  I  go  to,  who  are 
selling  lawn  mowers.  Not  one  of  them  is 
prepared  to  do  a  general  lawn  mower  lepair 
business  in  its  fullest  meaning.     Still  these 


people  all  sell  lawn  mowers,  and  some  of 
them  sell  25  to  50  per  year  now,  while,  when 
they  first  started  out,  they  were  afraid  to  put 
in  any  mowers.  They  would  order  them  one 
at  a  lime,  as  they  found  a  customer  for  one. 
The  same  rule  applies  to  bicycles  as  to  re- 
frigerators, lawn  mowers,  clothes  wringers, 
steel  ranges,  gas  ranges,  and  many  other 
items  which  in  former  years  were  sold  prin- 
cipally by  firms  who  sold  one  of  these  items 
only.  No  trouble  about  the  machine  shop 
part  of  the  business.  What  one  cannot  do 
in  that  line  properly,  can  be  done  at  the  fac- 
tory or  elsewhere. 

IT   WILL    PAY    TO 

devote  a  reasonable  amount  of  room  or  space 
to  bicycles  in  a  store.  Some  retail  hardware 
dealers  fill  up  the  lightest  and  most  valuable 
portion  of  their  store  with  such  goods  as 
mounted  grindstones,  stove  hollow  ware, 
stovepipe,  saw  bucks,  wagon  jacks,  wheel- 
barrows, cauldron  kettles,  building  paper, 
fence  wire,  poultry  netting,  horse  pokes,  post 
hole  diggers,  etc.  All  such  goods  sell  at 
little  or  no  profit  to  the  retailer,  and  can  be 
kept  in  the  cellar  or  basement,  or  in  the 
warehouse,  or  on  an  upper  floor  if  there  is  an 
elevator.  These  goods  can  be  sold  without 
having  any  special  talent  as  a  salesman, 
They  sell  themselves,  consequently  they  are 
kept  in  the  foreground.  These  storekeepers 
tell  you  they  have  no  room  for  bicycles.  On 
the  other  hand,  some  modern  hardware  mer- 
chants sell  ten  or  twenty  bicycles  during  a 
season,  and  never  find  it  necessary  to  keep 
over  two  or  three  samples  in  sight. 
ASSORTMENT. 
There  is  no  more  necessity  for  carrying  a 
large  variety  of  makes  of  bicycles  than  there 
would  be  of  refrigerators.  Select  one  or  two 
good  makes,  always  including  one  high 
grade  of  established  reputation,  made  by  a 
manufacturer  of  good  repute.  Secure  a 
wheel  that  has  a  sufficient  number  of  good 
points  that  will  commend  themselves  to 
buyers  of  bicycles  and  then  sell  that  wheel 
against  all  comers. 

THE  SALESMAN. 

Learn  to  be  a  salesman. 

A  salesman  does  not  have  to  be  a  bicyclist 
to  sell  wheels.  Some  large  carriage  dealers 
are  neither  coachmen  nor  horse  jockies. 
You  don't  need  to  be  a  chopper  to  sell  axes 
or  a  cook  to  know  how  to  sell  house  furnish- 
ing hardware.  A  hardware  dealer  cannot 
expect  to  learn  all  the  trades  to  fit  himself 
for  selling  tools. 

BICYCLES  AND  HARDWARE. 
Because  exclusive  bicycle  dealers  fail 
in  many  instances  to  make  a  suc- 
cess of  selling  wheels  at  a  profit  the 
wide  awake  retail  hardware  dealer 
should  not  take  fright.  The  exclusive  bi- 
cycle dealer  has  to  run  a  whole  establish- 
ment for  the  wheel  business  alone.  A  mer- 
chant has  his  establishment  in  good  working 
order  and  can  add   one  more  line  without 


adding  perceptibly  to  his  present  expenses. 
Again,  a  merchant  has  more  people  coming 
into  his  store  than  the  exclusive  bicycle 
dealer  has  in  his.  He  has  been  established 
in  business  for  years  and  has  many  friends 
who  will  trust  to  his  judgment  in  the  matter 
of  selecting  a  bicycle,  even  though  there 
were  an  exclusive  bicycle  house  on  either 
side  of  him. 

My  advice  to  the  retail  hardware  dealer 
who  is  so  timid  on   this  subject   would  be 
to  try  the  thing  before  he  condemns  it. 
SUCCESSFUL    MERCHANTS. 

Very  few  retail  hardware  dealers,  propor- 
tionately, who  have  ever  given  the  bicycle 
business  a  fair  trial  have  discontinued  it. 
They  learn  to  like  the  business  and  usually 
end  up  with  riding  a  good  wheel  themselves. 
Don't  get  too  many  makes  on  the  start. 
You'll  soon  be  able  to  judge  for  yourself  as 
to  that  part  of  it.  Go  lightly  on  bicycle 
sundries  until  you  get  further  along  in  the 
business.  Your  customer  will,  as  a  rule, 
wait  until  you  can  get  what  he  wants  in 
that  line  from  headquarters. 

A   GROWING   BUSINESS. 

Let  it  be  known  far  and  wide  that  you  are 
in  the  bicycle  business  with  the  rest  of  them. 
Conduct  the  business  on  the  same  lines  as 
you  do  the  other  important  items  in  your 
stock.  Think  for  a  moment  of  the  hun- 
dreds of  thousands  of  wheels  now  in  use  and 
the  probable  increase  to  be  expected  on  an 
article  that  is  growing  in  popular  favor,  and 
that  has  come  to  stay,  and  decide  to  get 
your  share  of  the  benefit  to  be  derived  in 
the  way  of  profits  on  sales  that  will  surely 
go  to  those  who  are  not  afraid  to  tackle  the 
wheel  business.  Don't  be  a  turtle ;  be  an 
eagle. — Henry  M.  Gay,  in  Iron  Age. 


INCREASED  TIN  PLATE  IMPORTS. 

The  American  Manufacturer  says  that  in 
October  Great  Britain  exported  24,854  tons 
of  tin  plate  to  the  United  States.  Compared 
with  the  record  for  the  corresponding  month 
in  1893  this  shows  an  increase  of  about  80 
per  cent.,  and  is  the  largest  on  record  since 
the  month  of  June  last  year.  Compared 
with  the  exports  during  September  those  o 
October  showed  an  increase  of  over  40  per 
cent.  The  stoppage  of  the  American  tin 
plate  establishments  tends  to  increase  the 
demand  on  foreign  supplies.  The  total  ex- 
ports of  tin  plate  from  Great  Britain  to  the 
United  States  (gross  tons)  during  the  pas 
five  years  are  shown  in  the  following  : 

1894  1893.  1892.  1891.  1890. 

January 18,296  23,498  17,554  32,018  23,613 

February 13,413  20,190  22,268  28,253  18,334 

March 16,907  31,334  22,789  38,638  17,245 

April i3,2ro  31,651  31,061  45,208  23,373 

May 21,291  26,988  23,799  55,569  25,619 

June 17,247  26,759  23,550  63,539  39.703 

July 17,805  22,248  24,750  4,323  37,011 

August 19,125  15,784  24,221  5,629  25,519 

September   ...  17,672  13,789  22535  ",i39  25,557 

October 24,854  13,861  19,901  12,461  36,955 

November '5,495  20,634  14,831  28,330 

December 14,031  23,417  13,536  25,709 

Totals...     .179,820  255,583  276,479  325,145  318,108 
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ACCOUNTANTS 


Established  1864, 


26  Wellington  St.  East,  TORONTO 


BLACKSMITH'S  TOOLS. 


Horseshoe  Vises. 

Price,  No.  1,  -  $4  00 
"      No.  2,  -      7.50 

Will  save  their  cost 
in  a  week's  sharpen 
ing 


B.JARDINE&CO. 

HESPELER,   ONT. 


Pedlar's  Patent  Steel  Shingle 


The  only  metal  shingle  made  in  Canada  that  is  sold 
under  a  guarantee  of  25  years.  We  also  manufacture 
Metal  Roofing  of  all  descriptions.  Corrugated  Iron, 
Metal    Sidings,    and    Metal    Ceilings.     A   protective 

discount  allowed  the  trade. 

Write  us  for  Catalogue. 

THE  PEDLAR  METAL  ROOFING  GO. 

Office  and  Works    -    OSHAWA,  ONT. 


1879 ESTABLISHED 18  79 

Essex  Handle  and  Wood-Turning  Worts 


You  can  make  no  mistake  by  placing  your  order  for 
Axe  Handles  with  us.  Our  Shaved  Pattern  Second 
Growth  Axe  Handle  is  undoubtedly  the  best  handle  in 
the  market.  Our  Polished  Octagon  Axe  Handle  cannot 
be  improved.  Our  Second  Growth  Oak  is  a  beauty. 
Our  timbers  the  toughest  and  patterns  the  best.  Ship- 
ment for  June  and  July  exceeds  three  thousand  dozen. 
Let  us  have  your  specification  for  future  shipment  now 
and  you  will  be  pleased. 

GARDNER  BROS.  &  CO., 

ESSEX,   ONT. 


STRENGTH  OF  STEEL. 

IN  a  paper  read  before  the  British  Iron 
and  Steel  Institute,  a  paper  to  which  Mr. 
P.  C.  Gilchrist,  a  member  of  the  Coun- 
cil, refers  as  "  one  of  the  most  important 
ever  received  by  the  Institute,"  Mr.  William 
R.  Webster,  member  of  the  Engineers' 
Club,  of  Philadelphia,  gives  the  very  valu- 
able results  of  tests  upon  more  than  1,000 
plates  of  basic  Bessemer  and  basic  open- 
hearth  steel  manufactured  by  the  Pottstown 
Iron  Co.,  and  tested  upon  an  Olsen  machine 
at  that  establishment. 

The  chemical  determinations  were  made 
on  drillings  from  the  broken  test-pieces. 
The  investigations  cover  the  effects  of  car- 
bon, sulphur,  phosphorus  and  manganese 
upon  the  ultimate  strength  of  the  steel. 
They  indicate  that  ^-inch  plate  of  pure 
iron  without  carbon,  sulphur,  phosphorus, 
manganese  or  silicon,  would  have  an  ulti- 
mate strength  of  about  34,750  pounds  per 
square  inch,  and  the  tables  give  the  added 
strengths  imparted  by  varying  proportions 
of  the  elements  referred  to. 

Carbon  is  found  to  increase  the  strength 
about  800  pounds  per  square  inch  for  each 
0.01  per  cent.  In  steels  containing  0.07  to 
0.08  of  carbon,  phosphorus  also  adds  800 
pounds  for  each  0.01  per  cent.,  but  the  effect 
of  the  phosphorus  increases  with  the  per- 
centage of  carbon,  until  in  steel  with  0.15  of 
carbon,  0.01  phosphorus  adds  1,500  pounds 
per  square  inch.  Steel  with  0.15  percent, 
of  manganese  has  3,600  pounds  per  square 
inch  higher  tensile  strength  than  steel  free 
from  manganese,  but  the  effect  of  equal  ad- 
ditions of  manganese  decreases  as  its  per- 
centage increases,  so  that  when  the  percent- 
age of  manganese  reaches  0.50  per  cent.,  the 
increase  in  ultimate  strength  for  an  addition 
of  0.15  per  cent,  is  only  1,500  pounds  per 
square  inch. 

Sulphur  is  credited  with  a  constant  effect 
of  500  pounds  for  each  0.01  per  cent.,  but 
the  effects  of  this  element  are  still  being 
carefully  studied.  The  indications  are  that 
the  ultimate  strengths  of  plates  with  high 
carbon  and  high  phosphorus  are  more  affect 
ed  by  the  finishing  temperature  than  are 
those  with  small  percentages  of  these  ele- 
ments. 

The  practical  results  of  the  experiments 
are  most  satisfactory.  The  figures  used  are 
in  current  use  at  the  Pottstown  works,  and 
out  of  the  last  one  thousand  blows  graded 
by  means  of  them,  98  per  cent,  met  the  re- 
quirements of  the  orders  and  were  accepted. 
The  author,  who  has  treated  of  this  subject 
in  papers  read  before  the  American  Institute 
of  Mining  Engineers,  August,  1892,  and 
July,  1893,  refers  in  high  terms  to  Mr.  H. 
M.  Howe's  recent  experiments  on  the  heat 
treatment  of  steel,  and  to  the  investigations 
of  Mr.  A.  Lanz,  of  the  Peine  Works,  upon 
the  effect  of  oxygen  in  increasing  the  hard- 
ness and  decreasing  the  ductility  of  steel. 


DOWSWELL  BRoS. 

HAMILTON,  ONTARIO 


MANU1  ACTURF.KS    OF 


Clothes  Wringers,  Mangles, 
Churns,  Washing  Machines, 
and  Household  Specialties 

Prices  are  low  but  you  will  find 
our  goods  first-class.  Send  for 
Catalogue 

W.  L.  HALDIMAND  4  SON,  -  Montreal 

Ramsays 

Pure  Lead 
Mixed  Paints 
Oil  Stains 
Varnishes 

ARE   AHEAD 

Long  Folding-Handle  Dust  Pan 

P.S. — These  are  less  bulky  than 
the  ordinary  Pan 

Retails    *  The  Handle  Locks  when 

at         s       in    use    and    stands    alone. 
25^"  Avoids   stooping   and  dust- 

ing the  clothing.  Something 
every  family  requires.  Every 
customer  a  probable  pur- 
chaser. 

Manufactured  by 

TARBOX  BROS-Joronto 

For  sale  through  the  WHOLESALE   trade   generally. 

Price  per  dozen,  $    2.00 
"  gross,   $21.60 

Sample  orders,  not  less  than  one  dozen,  delivered. 


Sc$.'» 


Be  Sure 


The  brand 
reads 


JOHN  LUCAS  &  CO.'S 


And  you  will  get 
the  old    .    . 

Original,  and 
Only  Reliable 
And  Durable 
Green 


Imperial 

French 

Green 


—OF  THIS  NAME 
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HARDWARE 


TELEPHONE    1780. 


J.  H.  FARR  &  00.  m**  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,  Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 
8  to  16    MORSE   STREET,       -        -        TORONTO,     ONT. 


For  Iron  Fencing 
Bank  and  Office  Rail- 
ings and  all  kinds  of 
Iron  Work  address 

Toronto  Fence 
'    and  Ornamental 
Iron  Works, 

73  Adelaide  8treet  West,  TORONTO. 


W,  &  Sr  BUTCHER,  Sheffield,  England,  Makers  for  over  OlSE  HUNDRED  YEARS' 

of  the    celebrated    "WADE    &    BUTCHER"     Razors,    and    the    Original   Manufacturers 
of  Hollow  Ground  Razors,  can  with  confidence  highly        ^-^         smrFwa /73«r?  r\  r?  w 

recommend  their  goods  and  particularly  their  \g*J  ^^S^STa^S^H^*  pE" 
Brand  as  being  the  most  perfect  Extra  Hollow  Ground  Razors  ever 
manufactured  and  especially  suited  for  the  use  of  Barbers  and  for  priv- 
ate use.  Genuine  Razors  are  marked  with  one  of  the  following  Corpor- 
ate Trade  marks  : 


OR 


WADE  &  BUTCHER, 
SHEFFIELD,  ENGLAND. 

©>£» >%i 

JAMES  HUTTON  &  CO.,  Agents, 


OR 


FOR  SALE  BY  ALL.  DEALERS  IN  HARDWARE,  CUTLERY  and  FANCY  GOODS 


Montreal 


CUHHEfiT    MARKET    QUOTATIONS 


METALS. 


Tin. 

Lamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  18}    19 
Straits "     ....18     18} 

Tin  Plates—  Charcoal  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C..  usual  sizes $5  25 

I.X.,  "  6  50 

I.X.X.,       "  7  75 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 3  75    4  00 

r  v  "  4  75    5  00 

r'xX  "  5  75     6  00 

I.XXX.,     C  6  75    7  00 

D.C.,12}xl7         3  50    3  75 

r>x  4  50    4  75 

DXX.""" "'»        0° 

Note. -Other  brands  might  be  shaded 

by  25c.  per  box. 

Coke  Plates— Bright 

Bessemer  Steel— 

I.C.,  usual  sizes   3  10    3  Z5 

I.C.,  special  sizes 3  25    3  35 

Carcoal  Plates—  Terne. 

Dean  or  J.G.  Grade— 

I  C.  20  x  28,  112  sheets  . .     6  50    6  75 
I.X.  Terne  Tin 8  75    9  00 

Charcoal  Tin  Boiler  Plates. 

Cooklev  Grade—  Per  lb. 

X.X.",  14x56,  50  sheet  bxs  ) 

14x60,  "  >  6c,    6JC 

1^x65,  ) 

Tinned  Plates 

72x30  up  to  24  gauge 6J    6} 

26        "     6J     7 

28        "     7*     7J 


Tire  Steel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb   0  10    0  14 

Russian  Sheet        "       0  10}  0  11 

Tank  Platesl-5  and  thicker  2  00    2  25 

Boiler  Rivets 4  50    5  00 

Boiler  Tubes. 

J-inch    10}c 

-inch  13} 

Steel  Boiler  Plate. 

^  inch  $2  45 

16    "      2  35 

X      '■     ndthicker  2  25 

Sheet  Iron, 

8  to  20  gauge  2  40  2  50 

22  to  24       "      2  25  2  35 

26  "      2  35  2  45 

28  "      2  50  2  65 

Canada  Plates. 

Alldull 2  15 

1  polished 2  2o 

All  Bright  2  50    2  85 

Iron  Pipe. 

Wrought  67}  to  70  p.c. 
Galvanized,  50  to  50  &  5  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  16  to  20  It. 

Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 4},  4J 

26  gauge,  "       4|,  5. 

28     "  "       5,    5J 

Gordon  Crown— 

16  to  24  gauge,  per  lb  4      i\ 

26  gauge,  "         4}    4} 

28      "  "         4}     5 

Note— Cheaper  grades  about    }  cen 

per  lb  less. 

Chain. 


Iron  and  Steel. 


Proof  Coil, 3-16  inch,  per  lb 6    6 

'<  5-16"  "       4 

%       "  "        *i 

7-16"  "      31 

y.      "  "      ?| 


Common  Bar,  per  100  lb 

eflned      " 
Horse  Shoe  " 
Band 
Hoop 

Swedish         "          " 
SI eigh  Shoe  Steel 


Base  Price 

180 

. .  2  35  2  65 
. .  2  60  2  75 
..  2  25  2  30 
. .  2  25  2  30 
..  4  00  4  25 
2  5 


"  %       •'  "       ....24-5 

Trace,  per  doz.  pairs    $3  60    5 

German  coil,  per  100  It  ....  1  65  2 
Jack  chain,  iron,  single,  per 

doz  yards 0  13    0 

Jack  chain,  double,  per  doz 

yards 0  15     . 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 


50 


1  10 


Copper — Ingot. 

English  B.  S  ton  lots  0  10}  0  11 

Lake  Superior  0  10}  0  11 

Bolt  or  Bar. 
Cut  lengths,  round,  }  to  |  in.  $0  20  $0  22 
"  round  &  square 

1  to  2  in 0  19    0  21 

Vole—  Complete,  lengths  abou  Ifteen 
feet,  from  3  to  5  cents  a  pound 

Shtet. 

Untinned,  14  oz,  and  light, 
16  oz,  14x48  and  14x60   $0  14    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  14}  0  16} 

Note — Extra  for  tinning,   2  cents  per 

pound,  and  tinning  and  half  planishing 

3  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 

4  x6  ft,  25  to  301b  ea,  per  lb..  0  16    0  17 

"        35  to  45      "  "       ..0  14}  0  15} 

"       50  1b  and  above  per  lb  0  14    0  14} 
Boiler  dt  T.  K.  Pitts 

Plain  Tinned   per  lb 0  19 

Spun  "         0  23 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge .0  18  0  20 

27  to  30      "      ..  0  20  0  21 

"        30  and  up 0  23  0  26 

Sheets,  hard-rolled  2x4  ft. ..  0  21  0  23 

Zinc  Spelter. 

Foreign,  per  lb 0  04}  0  04f 

Domestic    "      0  04$  0  04} 

Zinc  Sheet. 

5  cwt  casks 0  04 j 

Part  casks 0  05 

Lead. 

Imported  Pig.  per  lb 0  2|    0  03 

Domestic  "       0  02J 

Bar,  1  pound 0  04} 

Sheets,  2}  lbs,  sq.  ft,  by  roll  0  04}  0  04} 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  04J  0  04} 

Note— Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  par  lb  and  30  p.c. 
discount. 

Note— Cut  lengths,  net  price  ton  lots 
30  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  7}c. 


Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  13    0  131 

Standard  o  12    0  12} 

Wire o  17    0  19 

Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb  $0  10    0  10} 

Other  makes  "    0    9}  0  10 

White  Lead. 

per  cwt. 
Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons   $4  25 

No.  1  Do 4  CO 

No.  2  Do 4  75 

No.3  Do 3  50 

Brendram  Bros'.  Genuine 6  00 

"  "        Decorative  5  75 

No.  1  5  10 

f.o.b.  Halifax,  St.  Johu,  Montreal, 
Toronto, 

Prepared  Paints. 

(In  J,  }  and  1  gallon  tins.) 

Pure,    per  gallon $100 

2nd  qualities    "      0  90 

Barn  (in  bbls)  0  80      0  90 

Colors  in  Oil. 
(251b  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green    0  09 

Chrome    "        0  08 

French  Imperial  Green 0  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwt  1  35  1  40 
"      (J.F.L.S.)"        "  2  76 

"  Royal  "  "  1  10  1  15, 
Venetian  Red,  (best)  "  "  1  80  1  90 
English  Oxides  per  cwt  3  00  3  25 
American      "      \      ..        ,.  1is,  4n 

Canadian    "     \  1  25  1  90 

Paris  Green,  per  lb  0  15    0  16 

Burnt  Sienna,  pure,  per  lb 0  08} 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  rilack  "      0  09 

Chrome  Yellows  "      0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greens  "      0  12 

Golden  Ochre  0  03 j 
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Varnishes  (in  bbls).  Axle  Grease. 

No.  1  Furniture,     pergal 0  69    PergrOBB 7  00  13  00 

Extra        '  "        0  90  Bath  Tubs. 

ItsS  *«^***l °  I  55^ffik*^r.r-.S  rU^ 

^el'raVg^hena'r^l^  58  ^"l  Clad  20  p.c.  dis. 

Hard  Oil  Finish        130  Bells—  Hani, 

Oil  Shellac 140  Brass,  60   to  66$. 

White  Shellac 2  25  Nickel  50  and  10  to  60  p.o 

Linseed  Oil  (in  bbls)  Door. 

Raw,    pergal  0  52  0  53  Gongs,  Sargant's. ......      5  50    s  00 

Boiled        '•       ;..  ..0  55  0  56  Peterboro,  dis.  50  per  cent 

Turpentine  (in  bbls)  ,  ,     f.0""-        ....     Ma     , 

o„i»«..-,j  t>     ,  ,„„„„■„  American  inake.discoun  t60to(>0  and 

,  Selected  Packages,  per  gal    0  39    0  40        5  per  cent. 

Castor  Oil.  Canadian,  dis  45  and  50  pc. 

Best,  perlb 0  06J  0  07J  Farm. 

Cod  OH.  American, eacn 2  00    5  00 

Cod  Oil,  per  gal 0  50    0  51  House, 

Glue(inbbls)  American,  per  lb 0  35    0  40 

Common,  u  07}  0  08 

Frenchmedal 0  09*  0  C9J  Bellows. 

Cabinet,  sheet 0  11    0  12  Hand,  per  doz  3  35    4  i5 

White, extra  0  J6    0  18  Moulders'    "      7  50  10  00 

Gelatine 0  20    0  30  Blacksmiths'   discount  35,40  per  cent 

Strip   0  16    0  18  Belting. 

ATX"r °19    So?  Agricultural,  50  per  cent. 

Diqu?d  Giue-F.LePage'srdis.  2°0  to   LVti^u^tlFnV  t0"  P-°' 
25  per  ct.  off  list;  Munn's,  dis.  25  to  30   Best,  ditto,  30  to  33*  percent, 
per  cent,  off  list.  Bench  Stops. 

Per  doz 5  00    6  00 

HARDWARE.  _.,  ^"VT^" 

Silmour  „  Jis  60  per  cent. 

Ammunition—  Cartridges  Excelsior,  discount  60perceu«. 

B:  B.  Caps,  50  and  5  per  cent.  ^^gSSSSS&ZSXiti?- 

£m  Fi^Sriag^ ^  DOo4mP5C0&A5mpeo:  jBnQing'8  Gen'  Det  U8t  t0  «  P'  °eDt  dI' 
Rim  Fire,  Military,  net  list,  Amer.  Car. 

Central  Fire  Pistol  &  Rifle,  15  to  18  per  Gilrnour's,  47J  to  50  per  cbut 

cent.,  Amer.  Expansive 

Central  Fire  Cartridges,  pistol  sizes,  ,,,      ,  ,     ,c  » 

Dom.  30  per  cent.  Clark's.  15  per  cent. 

Central    Fire    Cartridges,    sporting   Excelsior,  10  per  cent. 

and  military,  15  and  6  per  cent.                                          Qimlet 
Central  Fire,  Military  and  Sporting,   Clark's,  per  doz 0  65    0  90 

Amer.  net  list.     B.B.  Caps,  discount   Diamond,  shell  "       100    150 

Loaded  -andTmpty  Shells,  "Trap"  Nail  and  Spike'  per  gr0BB    2  25    5  20 

and  "  Dominion  '    grade,25  p.c  Blacking,  (Catchpole's). 

Shot.  No.  1,  Egyptian  Blacking 9  00 

Canadian,  common,  20  par  cent.  "    2,  "  "  4  50 

Brass  Shot  Shells,  55  and  10  p  c. 

Primers,  30  per  cent.  Blind  Rollers. 

Wads.  —  Baldwin's.  Annex     per  doz.     125    1  75 

perlb    Mascot    "  135    185 

Best  thick  white  felt  wadding,  Erminie  "  1  12    1  20 

in  Jl°-  bags 1  00  ma    j         i  .,    i  <l-        i 

Best  thick  brown  or  grey  felt  Blind  and  Bed  Staples. 

wads,  in  J  lb.  bags  0  70   All  sizes,  per  lb 0  11    0  15 

Best  thick  white  card  wads,  in  Bolts 

boxes   of    500     each,    12   and  Carriage,  dis,  75  p.c.  ' 

smaller    gauges .....  0  99   Tire,  dis  60  to  60  and  10  per  cent 

Best  thick  white  card  wads,  in  Stove,  dis.,  60  and  10  p.c 

boxes  of  500 leach,  10  gauge.....  0  35   Elevator,  dis.,  35  to  40  p.  c. 

^^M^tA™  0  55   Machine,  dis..  70  to  70  and  10  per  cent 
Thin  card  wads  in  boxes  of  1000  Boring  Machines. 

each,  12  and  smaller  gauges...  0  20   Complete,  with  Augers,  ea.    5  00    7  5C 
Thin  card  wads  in  boxes  of  1000  «..«•«.«»■, 

each,  10  gauge 0  25    Roruor.H  "races. 

Thin  card  wads  in  boxes  of  1000  5     ,      .fi,";;,^'; in™,!  An 

each   8  eauee  0  45    Barber  s  Ratchet 10  00  1100 

Chemicall! Spared  blaokedge  Z^m?*'v  n ,S  S2  ,1  nn 

grey  clotE  wads,  in   boxes  of  p.  M   Millar  s  Falls  15  50  29  00 

250  each—  Brackets— Shelf. 

11  and  smaller  gauge  0  65    T  ,  „        ,. 

9  and  10  gauge 0  75    Japanned  Canadian,  per 

7and8eauge 0  90       doz.  pairs 0  50    3  40 

5  and  6  gauge  110    Berlin  Bronze  Cana'n   0  85    3  20 

Superior    chemically   prepared  Broilers. 

pink    edge,    best  white  cloth  Light,  dis.  65  to  67i  per  cent. 

iTand  BmallerViuM  1  15    Reversible,  dis.,  &Pto  67*  per  cent. 

lYn^aules^^6::::::::::::::  i  io  w»>£.  per  ai?,„  *».  37*  per  cent 


Carpet  Sweepers. 

Bissell,  per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz ?9  00 

Grand  Rapids,       "       ....30  00    33  00 


Glass.—  Window. 
Box  Price. 


Star. 


size 
United 
i  nches 

It  to  25 
26  to40 
41  to  5C 


Cartridges— See  Ammunition . 
Castors, 
Bed,  new   list,  dis.  50  &  5  to  50  &  10  p.c.     51  to  6n 
Plaie  dis.  50  &  5  to  50  &  10  p.c.     61  to  70 

Cattle  Leaders. 

No  31  and  32,  per  gross 8  50  1125 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  j   io 

Queenston      " 1  10 

Napanee  "  ..!.     1  10 

Chalk. 
Carpenters'  Colored,  per 

gross  0  45    0  75 

White,  lump,  per  cwt   ....     0  60    0  65     2nd 

Red 0  05    0  06     3rd 

Crayon,  pBr  gross   0  14    0  18     4th 

Chisels— Socket,  Framing  and  Firmer        5th 
American, dis  70  and  10  per  cent.  6th 

Canadian,  dis    35  per  cent.  7th 

Tanged  Firmer  per  doz 0  85     4  00 


Per 

50  ft 


11    5 
1  30 


71  to  80 
81  to  85 
86  to  90 
91  to  95 
96  to  100 
101  to  105 
106  to  110 
111  to  115 


Per 

100  ft. 

2  20 
2  30 

2  75 

3  20 
3  50 

3  90 

4  40 

5  00 


Double 
Diamond 
Per 

50  ft.  100 


1  50 
1  75 


3  90 

4  30 

4  80 

5  30 
5  80 
H  76 

8  25 

9  50 
11  25 
13  50 
15  00 


Pilkinglon. 
Ordinary. 

1st  break $2  70 

2  90 

3  lo 

3  40 

3  65 

4  15 

4  65 


Picture  Glass 


I  gauges  . 
7  and  8  gauges 1  65 


Heuis,  No.  8 
No.  9 


6  00 

and  6 -gauges                      .  i  90  QuMn^" .  _„; ; ; ; ; ; ;   i -j6  10  °° 

Anvils 

Perlb 0  10    0  12J  Butchers' Cleavers. 

Anvil  and  Vice  combined  From  8  to  12  inch,  per  doz    500    4    23 

each 4  50 

.  Butts— Brass. 

,     ,.    Aus•e"•  Wrought  Brass  dis.  70  and  10  to  75  per 

Gilmour's,  discount  50  per  cent.  rent 

Hollow  Steam's  per  doz..  13  00  20  00  Cast  Iron 

Adjustable  ''each           5  50    6  50  L          pi      di8   65  „,nd  5  to  65  5  pc.  and 

Post  Hole, Vaugnan  s,  each    135    160  5  per  cent 

Excelsior,  Jennings',  discount  50  pei  '                  _        ,  .  _,    , 

cent                                                           r  Wrought  Steel. 

Awls.  Fast  Joint,  dis.  70  &  10  to  75  p.c. 

Sewing            per  gross....     0  65    159  Loose  Pins,  "    70  &  10  to  75  p.c. 

Pegging,              "             ...    0  65    1  25  Berlin  Bronzed,  dis.  70,  70  and  5  per 

Brad,                                 ....     0  85    160  cent. 

"handled           "        ...      3  60    7  3C  Gen  Bronzed, perpair  ... .     0  40    0  65 

Saddlers'               "         ....     0  45    160  Can  Openers. 

Awl  Hafts.  Acme,  per  gross  9  00    10  00 

Patent  Peg,  per  gross L  7  25    8  00  Sardin    Scissors,  per  doz.    3  75     4  50 

"    Sewing,         "          ..../  Card. 

Awl  and  Tool  Sets.  Horse,  per  doz 0  60    100 

Millar's  Falls,  per  doz....     2  80    8  30  Carpet  Stretchers. 

Axes.  American,  per  doz 100    150 

per  box    6  00  12  00  Bullards           "      6  50     .... 


.  Churns  Pilkington's  ordinary . 

Daisy  or  Leader,    dis.    from   factory   1st  break    440 

60  and  2%  percent.   From  stock  60   2nd      •' 


per  cent. 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.O   135 

"  No.  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60J  to  65  p.c. 
Cradles,  Grain. 
Canadian,  discount  25  to  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list) 

dis.  40  per  cent. 
Hart  Mfg.  Co.,  (bolt  dies)  (Amer.  list) 
dis.  26  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz  0  88    160 

English,     "       2  00    4  00 

Draw  Knives. 
American,  dis.  70  and  10  p.c. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  per  doz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37J  to  40  per  cent. 
Standard,  dis.  47J  to  50  p.  c. 

Elbows— Stove  Pipe 
$1.00  to  $1.65  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30    0  61 

Wine,  per  doz  1  30    2  25 

Star,  "  2  80    3  90 

FennsCorkstops,  No  2p.doz 170 

Petroleum,  per  doz 4  50    6  50 

Files  and  Rasps. 
Kearney  &  Foote's  discount  Am.  List 

50  and  5  per  cent. 
Black  Diamond,  50  &10  per  cent.  dis. 


3rd 
4th 
5th 
6th 
7th 


4  70 

5  40 

5  90 

6  50 

6  90 

7  70 


Gas  Fittings  and  Staple  Brackets 

Jas.  Barwell,  Toronto— Dis.  20  to  25  p. 
c,  free  of  du*y.  Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each   30 

Enamelled"      0  55    '..'.',.'. 

Grindstone  Fixtures. 

P.  S.  &  W.,  per  doz 3  60    4  25 

Hammers— Nail. 
Maydole's    net  list  to  5  per  cent,  dis 
Can.  discount  25  to  27J  p.c 
Tack. 

Magnetic,  per  doz  1  10    1  50 

Sledge 

Canadian,  perlb 0  12*  0  is 

Ball  Pean. 
English  and  Can.,  perlb  .    0  25    030 
Handles. 

Axe       per  doz 75    2  50 

Store  door    "     100    180 

Chest,  per  doz  pairs  040    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer   "         325    8  00 

Socket  Framing  per  gross    3  75    5  00 

C.  &  B., discount  35 percent.  to40p.c. 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.c 

Saw. 

American,  per  doz  1  00    1  25 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz  0  50    0  8C 

Cross  Cut  Saw. 

Canadian  per  pair 0  15    0  20 

Hangers. 

Door 4  and  5  inch,  perpair    9  40    0  80 
Lanes,  50  to  50  and  5  p.c. 
Hatchets. 


Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50  and  10  Can.,  dis  40  to  42*  p  c. 
per  cent  Hinges. 

Toronto  File  Co..  50  aDdlO  to  60  p.c.     Blind,  Parker's, dis.  60and  10  to65pc 
Amer.  list  "       hepard's  Noiseless,  dis.  60  pc 

Jowitt's.dis. Can. list, 25pc.  to  27J  p.c.  "  "    Buffalo,  dis  60  to  70  pc 

Globe  File  Co.'s  disc.  60  and  10  p  c.         Light  T  and  strap,  dis  65  to  70  p.c 

Horse    Rasps,  Kearney  &  Foote's  dis    Heavy,  per  lb 03  3-5    0  04J 

Am  list,  60  to  60  and  5  p.c.                      Screw   hook  and  hinge- 
Horse  Rasps, dis.  45p.c.  Amer.Hellers         6  to  10  in.,  per  set 0  00    0  03J 

Horse  Rasps, Spencer's,  dis.  Can.  list      12  up  "       0  00    0  02| 

40  p.c.  Per  doz.  set 

Horse  Rasps,  Toronto  FileCo.,  50  and   Screw,  Eureka '  13    180 

Gate, Clark's 150    2  20 

"       Shepard's,  dis  50  to  60  p.c 

Perdoz.  pairs 

Spring     135     140 

"    Shepard's  Samson  175    1  90 
Hoes. 


2  00 


10  p.c,  Amer.  list 

Fluting  Machines. 

Each 0  60 

Forks. 
Hay, Manure,  etc, dis. 50J  p.c   rev.  list 

Freezers,  Ice  Cream. 
Gem,  dis,  57J  to  60  per  cent. 


Shepard's     Lightning,  dis.  50 
and  10  p.c. 

Fruit  Presses. 

Henis',  per  doz  3  !5    3  50 

Enterprise,  discount  10  p.c. 
Shepard's  Queen  City,  dis.  15  p.c: 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges— Marking,  Mortise,  etc. 

Stanley's,  dis. 50,  55 p.  c. 

Wire  Gauges 

Winn's  Nos.  26  to  33,  each    165    2  40 


Garden,  Mortar,  etc.,  discount  52J 
per  cent,  revised  list, 
to   50  planter  doz 4  00    5  Oi 


Hooks — Cast  Iron 

Birdcage,    perdoz 0  50    1  it 

Clothes  Line,    "        0  27    0  63 

Harness,  "       0  72    0  88 

Hat  and  Coat,  per  gross      100    3  00 

Chandelier    perdoz 0  50    1  00 

Wrought  Iron. 
Wrought  Hooks  and  Staples,  Can. 

dis.  40  and  5  to  40and  10  per  cent. 
Wrought  Hooks  and  Staples,  Amer 

dis.  60  to  80  and  lODercent. 
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Wire. 
Hat  andCoat.dis.  55  to  60  p. c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng..  dis.  60  per  cent. 

Horse  Nails 
Canadian, dis.    60  to  60  and  2$  p.c. 

Horse  Shoes, 
P.O. B.  Toronto  &  Hamilton — $3  65 
Snow,       "  "  ...     3  75 

P.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  Picks. 

Star,perdoz 3  00   3  25 

Kettles. 
Brass  spun,  7$  per  c.dis.  off  new  list 
Copper,  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 
American,  60  and  10  to  65  and  5  p.c. 

Keys 
Dock,  Can, dis  50 p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.  P.,  85  to  3  00 

per  doz. 
Bronze,  Berlin,  per  doz  ..    2  75    3  25 
Bronze  Gem,        "        ....    6  00    9  00 
Sava  "         ■•••     8  75  10  00 

Shutter    porcelain,  F  & 

£,   screw,  per  gross $130    4  00 

Knives. 
CI auss,  bread, cake  andparing  knives 

$7.20  per  doz.  nett. 
Hay  Knives,  spear  point,  L  or  T  hdle 
5*1  per  cent.  dis. 

Lightning,  per  doz 6  50    8  40 

Heaths,  45  per  cen  t.  dis. 
Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized  1  87    3  85 

King,  wood,  "  2  75    2  90 

glass  '  .4  00    4  50 

All  glass,  '  1  20    1  30 

tines. 

Pish,    pergross 1  05    2  50 

Chalk,         "  1  90    7  40 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &  Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  percent,  40  to  42 J  p.c. 

Padlock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  "  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17$  pc. 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory      "  1  25    3  75 

Lignum  Vita),  "         3  85    5  00 

Caulking,  each 1  60    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis     00  to  25 
percent,  dis. 

Home,  each 

Mincing  Knives. 

American,  per  doz  42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70.10  to  75  per  cent 

Nails. 
Cut  Nails(Iron) 

1.  Either  Canada  or  Amer.   Pat'n. 
Basis— 50  to  60  dy 175 

40dy 1  80 

30  dy 1  85 

20, 16&12  dy 1  90 

lOdy 1  95 

8  &9dy 2  00 

6&7  dy 2  15 

2.  Amer.  Pattern  Only 

from  4  to5dy 2  25 

3dy.(lath) 2  75 

3.  Canada  Pattern  Only 

from  4  to  5  dy 2  25 

3  dy.  (lath) 2  65 

3dy.  A.P.  Fine 3  35 

Cut  Nails(steel)  AddlOc.  totheprices 

in  list  lor  iron  nails. 
Wire  Nails,    75,   10  and  5  per  cent  ; 
3  percent,  cash  delivered  in  lots 
of  10  kegs  or  more. 
Brads  &  Moulding  Nails,   75, 10  and 
5  per  cent,  from  new  list. 
Nail  Pullers. 

Herman  &  American 1  85    3  50 

Nail  Sets. 

pergross 
Square,  round  and  octa- 
gon       3  38    4  00 

Diamond 12  00  15  00 

Netting. 
Poultry,  65  to  65  and  5  per  cent. 

Oil. 
Canada  Refined  Oil  (Toronto)  14       15 

Carbon  Safety     "     0  17    0  18 

Canada  W.W.     "      0  20    0  22 

American  W.W. "    0  25 

S  R.  Seal  pergal  0  63    0  65 


Oilers. 
MoClary's  Galvan.  Iron 
Oil    Can,    with    Pamp, 

perdoz 19  50 

Zinc  and  Tin,  dis.   50,  50  and  10. 

Copper, per  doz 125    3  50 

Brass,  "       1  50    3  50 

Malleablu  >  dis.  ab  per  ot. 
Pails. 

Galvanized,  perdoz  2  25    3  30 

Pencils. 

3ixon's,  per  gross 100    4  25 

"       Carpenter 2  25    3  60 

Picks 

Psrdoz 6  00    9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent    American  dis. 57$ 
Wood,  fancy  Canadian, or  American 

40  per  cent. 
Bailey's(StanR  &  L.Co.)42$  to45p.c 
Miscellaneous,  dis.  15  to  17 J  per  cent 
Bailey'sVictor.dis.  15  to  17$percent 

Plane  Irons. 
English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.  dis 

37$,  40  p  c. 
Button's  Imitation,   per 

doz 5  00    9  00 

German,  per  d&z 60    2  60 

Plumbs  and  Levels 
S.  R.  <fe  L.  Co.,  dis.  70  and  10  p.  c. 
Poppers. 

Corn,  square,  per  doz 135    2  00 

Pruning  Shears. 

Perdoz 4  00    5  50 

Pulleys 

Hothouse,  perdoz 55    100 

Axle.    22       33 

Screw  27    100 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  60  to 

60  and  5  per  cent. 
Pitcher  Spout,  70  to  70 and  5  p.c 
Canadian  Cistern  60  to  62$  p.  c.from 

factory. 
Canadian  Pitcher  Spout  70  to  70  and 
5  p.  c  from  factory. 
Punches 

Saddler's,     perdoz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

hollow,  per  inch     100 

Putty 

Bladder,  per  100  lbs 13        2 

Tins, lbs   2  50    2  75 

Rail. 

Barn  Door,  per  foot 3         3$ 

Sliding  Door,        "       3$        3} 

Lanes,  3$  to  31c  ft. 

Rakes. 

Cast  Steel  and  Malleable  Canadian 

list  dis.  52$  p.c.  revised  list. 

Razors. 

Boker's,  perdoz    7  50  11  00 

Wade  &  Butcher's      "         3  60  10  00 

Arbenz's,  "  9  00  18  00 

Razor  Strops. 

Currier's,  per  doz  1  25    3  60 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent  cash  30  days. 
Copper  Rivets,  dis.  50  per  cent. 
Iron  "  "    55  and  10  p.c. 

Tinned  and  Black  Rivets,  55  &  10  p.c. 
Burrs,  Iron,  50  and  10 
Terms,  4  mos.  or  3  p.c.  cash  30  days 
Rivet  Sets. 
Canadian  dis.  30,  35perc. 

Rope         Per  lb. 

Sisal.    Manilla. 

7-16  in.  and  larger 7$       9$ 

"4,5-16,  %  in 8        1U 

Cotton,  per  lb 13       16 

New  Zealand 8}         9 

Russia  Deep  Sea,  perlb..      12|      13$ 

Jute    "    ...      06}     07$ 

Rules. 
Boxwood,  dis.  80  to  80  &  10  p.c. 
Ivory,  dis  37$  to  40  per  cent 

Sad  Irons. 

Mrs.  Potts,  per  set    ....       65 

'<  N    P.         '  ....        90 

Sad  Heaters. 

Dome, Shepard's, per  doz    4  75    5  00 

Sand  and  Emery  Paver. 
B.&  A.,  sand,  40  and  5to  45  per  cent. 

Emery,  per  quire 55        90 

Sash  Cord 

Perlb 22        50 

Sash  Locks. 
Triumph  and  Morris, dis  37$,  40per 
cent. 

Kempshell's  dis.  40,  62$  per  cent. 
Canadian,  dis.  45,50  p.  c 
Sash  Weignts  . 

Sectional,  perlb 1$     If 

Saws. 
Crosscut,     McMillan      & 

Haynes,  per  ft     0  40    0  70 

"Empire"     EcMillan     & 
Haynes,  perdoz  7  50 


Hand,  Disston's,  dis   15 p.c. 
S.  &  D  ,  dis.  35  per  cent,  to  40  p.c. 
Cro3S'  Cut,  Disston's,  per  ft.  35  to  55 
S  4  D  dis.  35  p  c.  on  Nos  2  and  3. 

Hack, complete,  each 75    2  75 

"       frame    only  75 

Saw  Sets. 
•'Lincoln"     McMillan    & 

Haynes.  per  doz 7  50 

Scales. 
Standard  Manufacturing  Co.,  60  p.c. 
Gurney  Scales,  60  p  c. 
B.  S.  &  M.  Scales,  50  p.c. 
Scrapers. 

Box,    perdoz  2  10    4  50 

Foot,       "  40    3  50 

Screens. 
Window,  patent,  perdoz    3  50    4  50 

Door,  per  doz 10  75 

Screw  Drivers. 

Sargent's,  per  doz 65   4  00 

Sc  r  &  ~w  s 
Wood,  F.  H. ,  Iron,  and  Steel,  80  per 

cent.,  dis. 
Wood,  R.H.      "        75  per  cent.  dis. 
"      F.  H.  Brass77$       "  " 

•'     R.H  72$       " 

Diamond   Point  wood   screw  nails 
bright,  dis.  77$  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  52$  per  cent,  revised  list 

Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  iapanned,  dis. 75  percent 
B.  &  W.  N.  P  ,dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
.Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"       N.P„  70  per  cent. 
Clauss,  Full  nickel,  60  p.c.  off 

"     Japanned  handles,  67$  p.c.  off. 
Sheaves 
Sliding  Door,  per  set    ...       77    140 

Shovels  and  Spades 
Canadian,    dis.  42$  special  brands 
net  price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz    105    110 
"  tinned,  1  25    1  35 

Tin  Rim,  "  "  2  30    2  45 

"  black,        "  1  80    2  25 

Snaps 
Harness,  German,  dis.  35  to  37$  p.c 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  i  or  Vt  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Perlb....'. 0  26 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American 135    2  35 

Spoons  and  Forks. 

TeaSpoons pergross    7  50    12  00 

Dessert  "       ....         "         21  00 

Table       "       ....         "         30  00    30  00 

DessertForks...         "         24  00 

Medium     "      -         "         27  00 

Table  "      ••         "         36  00 

Squares. 

Iron,  perdoz  165    2  90 

Steel,  dis.  80  and  5  to  80  and  7tf  p.c. 
Try  and  bevel,  dis.  50  to  52$  percent 

Staples. 
Fence,  galvanized,  per  lb       3}       3$ 
Wrought  Iron,  dis.80  &  5  to  80  &  10 
Stocks  and  Dies,  Amer.   dis.  25  p.c. 

Stove  Polish,  (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz 1  7b 

No  1  Stove  Paste,  per  gross S  00 

•'2       "  "         "        "      ....    4  80 

Stone. 

Washita,  per  lb 0  25       50 

Hindostan,  per  lb 0  06       07 

"  Slips,  per  lb  9 

Labrador,   perlb 0  13 

Axe,   "      0  15 

Turkey  '       0  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut, Carpet  Blued, gimp,  60 per  cent 
"  tinned,  dis.  70  per  cent. 

Swedes'  iron,  blued  ortinned,  dis.  50 

per  cent. 
Upholsterers" dis.  50  percent. 
Copper  Nails, dis.  62iper  cent. 

"      Tacks,  45  per  cent. 
Clout  Nails,  dis    60  to  67*  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  60  to  65  per  cent. 


Trunk  Tacks,  dis.  57$  per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  62V4  p 
Cigar  Box  Nails,  dis.  45  per  cent 
ShoeFinders'Taci£s,50  per  ceDt. 
Shoe  Nails,  Hungarian  Nails,  etc., 37$ 
per  cent. 

Tape  Lines. 
English,  assskin  perdoz.  $2  75  $5    0 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman  s,     each 0  90    2  85 

"  steel, each       0  80    8  00 

Thermometers. 
Tin  case  &  dairy,   dis. 75  to  76  &  10  p.c 

Thimbles  . 

Asbestos, filled,  per  doz. ,35  to  40  p  c  . 

Ties. 

Cow, perdoz 1  ■'.'■    2  50 

Tinner's  Tools. 
P.S.&W.,netlist. 
Canadian  15  to  35  per  cent  dis. 

Tinware. 
S  tamped, dis.  Assn  list, 70,  andl2$  per 
cent,  to  70   and  25  p.c.  on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "       "  " 

Transom  Lifters 
Pay  son's,  82.60  to  $5.00  per  doz. 

Traps 
Game,Newhouse,dis33$p.c.to  35  p.c$ 
Game.H  &  N.,  P.  S.  &  W.  orSteel,62 
to  60.10  H  &  N  and  70  p.c.  steel. 

Mouse,  per  doz  0  35    1  50 

Rat  "        2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz   4  75    9  00 

Brade's       "        00  10  50 

D    &  S.,  discount  35  p.c. 
Triers. 

Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  Russian,  per  lb 0  00    0  21 

Wrapp'g,mottl'd,pr.pack    0  50    0  60 
"         cotton,  per  lb..    0  17    0  18 

Mattress,  per  lb    0  33    0  45 

Staging        "         0  27    0  35 

Broom         "         0  30    0  5t> 

Binding,  Common  Sense-    6$ 

"         Blueribbon 0    8 

"         Redcap 0    7 

"  Sterling  0  61 

"         Prison   0  8 

On  prison  made  twine  freight  is 
prepaid  to  any  railway  station  in 
Ontario. 

Vises. 

Hand, perdoz 4  00    fi  00 

Bench,  parallel,  each 2  00    4  50$ 

Coach,  each  6  00    7  00 

Peter  Wright'3,  per  lb 0  12    0  13 

Pipe, each 5  50    9  00 

Saw, perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz   4  00    8  50 

Washers  "Iron,"  40  percent.,  4  mos. 
or  3  per  cent. 

Well  Wheels. 
Amer. .perdoz.  8,10  &  12  in.    3  38    6  00 

Wire. 
Brass  Wire,  16  to  25  wire  gauge,  18  to 

24c.  lb. 
Copper  Wire,  17$  p.  c.  dis. 
Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
[In  lots  of  1,000  lbs.,  annealed  oiled, 
and  annealed  and  galvanized.freight 
will  be  prepaid.] 

Bright,  Coppered  steel  and  spring  20 
per  cent  f.o.b.  Montreal,  Toronto  or 
Hamilton. 
Broom  Wire  5|  to  61c  per  lb. 
Clothes  Line  Wire,  19  gauge,  per  doz 

coils 3  95 

Wire  Fencing. 
Galv.2barb,2$&5in. apart     )  „,        „. 
"4      "    4  &  6  "      "         /3*       3* 
"    Plain  twist,  all  deld        31       3$ 
"    Steel  thorn  and  rib- 
bon         4}      5 

"  Lock  Barb,"  4  point 4$ 

Ditto  Glidden  2  point 4$ 

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points i\ 

Steel  staples  31     3J 

Terms,  60  days  or  2  percent,  in  30 
days. 

Wire  Cloth 
Ordinary,  discount  2b  p.c. 
Painted  Screen,  p.lOOsq.ft    1  85    1  9 

Wrenches. 
Acme,  35  to  37$  per  cent. 
Agricultural,  70  and  10  to  75  p.c. 
Standard,  dis.  60, 60  &  lOp.  c. 
Coe'sGen'ne,  dis.  3 2$  to  35 p.  c  dis. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  e%ch    ..    2  00   3  01 

S.,  per  doz 5  80    7     0 

G.  &K.'sPipe    "      6  00 

Burrell's    "     eaci 3  40 

Pocket, perdoz 125    2  00 
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WHITE  LEAD       B.  B.      WHITE  LEAD 

White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


WE  WANT  TO  HEAR. 

5=W 


WHEN  YOU  NEED 


For  samples  and  information  apply  to 


HENDERSON  &  POTTS 


Nova  Scotia  Paint  Works, 


Halifax,  N.S 


RUBBER  HOSE. 


OUR  BRANDS 


"Maltese  Cross,"  "Extra  Quality,"  (Black  or  White), 

"Kinkproof,"  (Wire  Bound),    "Antimony,"  (Red), 
"Lion,"  "King,"  "Leader,"  "Fairy,"  (Cotton). 

The  Gutta  Percha  &  Rubber  Mfg.  Co. 

61-63  FRONT  ST.  W.,  TORONTO.     OF  TORONTO,  LTD. 


OXFORD  LINE  OF  STOVES  AND  RANGES 

The  best  selling  stoves  in  the  market.    See  our  stoves  before  purchasing. 

DUCHESS  OF  OXFORD 


THE  DUPLEX  FLUE  with  which  these 
Ranges  are  fitted  ensures  quick  working  and 
even  heating  of  all  parts  of  the  oven,  and 
prolongs  the  life  of  the  Fire  Linings- 

THE  GURNEY  FOUNDRY  CO.,  ltd.,  T 


RANGES 

Are  of  modern  construction. 

Are  handsomely  ornamented. 
Are  great  water  heaters. 
Have  large  ovens. 

COUNTESS  OF  OXFORD 

BASE  BURNERS 

Every  stove  a  double  heater  of 
unequalled  power. 
Large  and  quick-working  ovens. 
Modern  and  attractive  in  design. 
Handsomely  ornamented. 

Thousands  of  Oxford  Stoves  and  Ranges 
in  use  and  every  one  satisfactory 
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MAGNOLIA  METAL 


IN     USE    BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST    ANTI-FRICTION    METAL    FOB 

High-Speed  Engine,    Dynamo,    Rolling-Mill,    Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL   CO., 


London  Office  :  75  Queen  Victoria  St. 
Chicago  Office  :        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortlandt  Street,   NEW  YORK 
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Safford 


*  Radiators 


FOR 


Hot  Water  and  Steam  Heating 


NO 


BOLTS   .    .    . 
PACKING 
LEAKY  JOINTS 


Largest  Variety  of  Styles. 
Biggest  Stock  in  Canada. 


The  trade  only 
supplied.  .  .  . 


Toronto  Radiator  Mfg.  Co, 


TORONTO 


ONTARIO 


BRANCH  HOUSES— Montreal,    Quebec,    St.  John,    Winnipeg,  and  Vancouver,  B.  C. 
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Copper  Co. 

TORONTO,    ONT. 


Tornado  Oil  Cans 


PN  THE 


SYPHON 
PRINCIPLE 


Made  of 
Heavy 
Galvanized 
Iron. 


Pump  supplied  with  this  can  is  attached  by  means  of  a  sere*,  thus 
giving  free  access  to  both  can  and  pump  and  leaving  a  large  hole 
for  filling.  A  cap  is  fitted  over  the  syphon  tube  and  pump  handle 
which  protects  it  from  being  damaged  in  shipping. 


Kemp  Manufacturing  Go. 


Toronto. 
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THE  HOLIDAY  TRADE. 

IT  has  been  asserted  that  it  is  not  within 
the  province  of  the  retail  hardware  mer- 
chant to  cater  to  the  Christmas  and  holi- 
day trade. 

While  this  doctrine  does  not  obtain  as  a 
rule,  yet  that  it  does  to  some  extent  is 
equally  obvious.  A  glance  at  a  store  here 
and  there  in  both  city  and  country  during 
the  holiday  season  proves  it. 

If  the  hardwareman's  stock  consisted 
wholly  of  such  staples  as  nails,  iron,  steel, 
stoves,  spades,  shovels,  etc.,  there  might  be 
some  excuse  for  his  not  catering  to  the  holi- 
day trade.  As  it  does  not,  it  is  evident  that 
no  foundation  for  arguing  against  catering 
to  the  holiday  trade  can  be  fojnd  in  that  di- 
rection. Nor  to  a  live  man  can  one  be  found 
in  any  other. 

Without  going  outside  the  hardware  busi- 
ness proper,  any  man  with  ordinary  powers 
of  conception  can  select  from  the  stock  of 
any  first-class  wholesale  hardware  house  a 
multiplicity  of  articles  that  would  prove  good 
sellers  during  the  coming  festive  season. 

The  better  plan  is  for  the  retailer  to  pay  a 
visit  to  the  wholesale  houses  and  see  for 
himself.  He  can  always  do  better  on  such 
occasions  than  by  dealing  through  travelers. 

We  live  in  a  utilitarian  age,  and  people 
now-a-day  want  articles  that  are  useful  as 
well  as  attractive.  Where  then  can  the 
desideratum  be  better  secured  than  in  a 
well-assorted  hardware  stock?     Nowhere. 


Obviously,  then,  it  is  the  duty  of  every 
hardware  dealer  to  impress  this  fact  upon 
the  buying  public  by  judicious  and  attract- 
ive advertisements  in  the  local  papers,  and 
by  nice  window  displays. 

Keep  persistently  dinning  into  their  ears 
the  adaptability  and  suitability  of  your  goods 
for  Christinas  and  New  Year's  presents. 

Do  this,  and  proof  ample  will  there  be  of 
the  unsoundness  of  the  doctrine  that  cater- 
ing to  the  holiday  trade  does  not  come 
within  the  province  of  the  retail  hardware 
merchant. 


THAT  WIRE  NAIL  TENDER. 

THE  information  published  in  Hard- 
ware last  week,  regarding  an  excep- 
tionally low  tender  made  upon  5-inch 
wire  nails  by  T.  Meredith  &  Co.,  of  Toronto, 
has  raised  a  regular  rumpus  in  Montreal. 

Coming  right  on  the  head  of  cutting  in 
wire,  to  which  Hardware  exclusively  called 
attention,  it  has  put  one  or  two  of  the  lead- 
ing Montreal  jobbers  on  their  "high  horse" 
in  earnest. 

They  assert,  quite  rightly,  that  the  makers' 
association  has  a  penalty  covering  cases  of 
the  kind,  but  if  things  are  to  go  on  in  the 
way  they  have  been  lately,  it  might  just  as 
well  be  a  dead  letter. 

The  two  makers  in  Montreal,  on  their 
part, state  that  they  are  not  supplying  5-inch 
nails  to  anyone  at  a  figure  which  would  en- 
able him  to  make  such  a  tende-.  It  is  evi- 
dently the  same  old  story  on  wire  nails  that 
has  already  been  acted  in  the  bar  iron,  cut 
nail  and  other  trade  combination  dramas. 

Figured  out,  the  tender  in  question  is  away 
below  the  level  of  the  makers'  best  price,  even 
allowing  for  the  drawback  that  they  give  to 
certain  preferred  large  jobbers. 

The  discount  is  75,  10  and  5,  less  3c.  for 
cash,  and  with  the  additional  jyi  per  cent, 
allowed  jobbers  by  makers,  the  5-inch  wire 
nails,  it  is  asserted  by  Montreal  jobbers, 
could  not  be  sold  under  $2.30  without  a 
loss. 


A  JUSTIFIABLE   BOYCOTT. 

A  retailer  in  a  thriving  town  in  Nova 
Scotia  did  a  good  general  store  business 
and  made  monev-  He  did  not  make  it  as 
rapidly  as  he  desired,  and  he  began  cutting 
prices. 

To  prevent  him  getting  all  the  trade  hi^ 
competitors  did  the  same,  and  in  a  short 
time  business  was  more  or  less  demoralized 
in  that  place  ;  but  the  cutting  kept  on  until 
he  was  forced  to  suspend,  as  is  usually  the 
case,  for  a  house  cannot  sell  goods  at  less 
than  cost  and  live. 

He  then  compromised  with  his  creditors 
at  40c.  on  the  dollar,  and  advertised  ex- 
tensively that  he  had  secured  his  stock  at 
that  price,  and  had  some  rare  bargains  to 
offer.  Buyers  rushed  to  his  place  and  other 
stores  were  neglected. 

A  number  of  the  merchants  of  that  town 
are  pretty  shrewd.  They  agreed  not  to 
purchase  from  any  wholesale  merchant  or 
manufacturer  who  sold  to  the  insolvent. 
This  has  had  a  beneficial  effect.  Travelers 
do  not  call  upon  him.  Some  houses  have 
tried  to  work  his  business  by  mail  but  two 
of  them  have  been  found  out  and  the  other 
dealers  have  withdrawn  their  business.  This 
is  a  hint  which  might  be  adopted  in  other 
places. 

The  moral  pressure  from  a  wholesale 
house  can  often  prevent  a  retailer  from 
cutting  prices.  Why  should  they  not  be 
asked  to  apply  it  ? 


A  GOOD   POINT. 

Mr.  Bent,  of  Bent  &  Cohoon,  New  Glas- 
gow, makes  a  good  point  in  favor  of  all 
leading  retailers  in  the  Maritime  Provinces 
being  on  the  jobbers'  list.  Nearly  every 
wholesale  house  in  the  three  provinces  has  a 
retail  department  and  their  travelers  sell  to 
consumers.  As  Mr.  Bent  said  to  Hard- 
ware :  "  Halifax  and  St.  John  houses  have 
recently  sold  small  tools  to  many  of  our 
customers  at  wholesale  prices.  It  is  unfair 
to  us  that  jobbers  should  do  so,  and 
especially  when  they  do  not  contribute  any- 
thing to  the  taxes  of  the  towns  in  which 
they  sell  goods." 


HARDWARE 


TENDENCY  OF   TIN  PLATE. 

AS  noted  in  Hardware's  regular  Mon- 
treal market  report,  there  is  a  better 
feeling  on  tin  plate,  and  this  im- 
provement in  tone  gives  indications  of  being 
of  some  permanence. 

As  a  result  of  this,  holders  of  plate  in 
Montreal  are  not  by  any  means  the  anxious 
sellers  that  they  were  ;  in  fact,  some  of  them 
are  sanguine  that  they  will  pull  off  some  better 
profits  on  these  goods,  and  offset  some  of 
the  losses  they  have  made  on  others. 

Stocks  there,  however,  can  be  set  down  as 
ample  for  all  requirements,  so  that  no  radi- 
cal change  in  prices  is  looked  for  by  the 
more  cautious  traders. 

It  may  be  interesting  to  note  in  this  con- 
nection that  Great  Britain  exported  80  per 
cent,  more  tin  plate  to  the  United  States  in 
October,  1894,  than  in  the  corresponding 
month  in  1893,  the  record  of  American  im- 
ports of  tin  plate  for  October  this  fall  being 
the  largest  since  June  last  year. 

The  increase  in  the  demand  for  the  British 
plate  across  the  line  is  due,  of  course,  to  the 
stoppage  of  the  American  tin  plate  establish- 
ments. 

In  fact,  the  British  tin  plate  imported  into 
the  United  States  last  October  was  larger 
by  40  per  cent,  than  any  corresponding 
month  since  1890,  when  the  American  im- 
ports in  October  were  36,955  tons,  against 
24,854  tons  this  year. 

This  increased  consumption  of  foreign  tin 
plate  is  liable  to  continue  for  some  time,  for 
the  American  tin  plate  works  have  now  been 
shut  down  for  nearly  two  months,  and  all 
the  mills  have  not  got  into  thorough  and 
complete  operation,  for  the  fight  is  not  yet 
over  between  the  Tin  Plate  Makers' Associa- 
tion and  the  Amalgamated  Association. 


THE  SUPPLY  OF  CEMENT. 

REFERENCE  has  been  made  before 
by  Hardware  to  the  backwardness 
of  contracting  and  building  operations 
in  Montreal  and  the  east. 

This  has  been  demonstrated  unmistakably 
in  almost  every  single  line  of  material  that 
such  operations  call  for.  The  result  of  this 
is  that  dealers  in  most  of  these  lines  are 
carrying  smaller  stocks  than  usual  this  sea- 
son. 

The  stock  of  cement  at  present  carried  in 
Montreal  is  one  of  the  best  evidences  in  this 
connection. 

No  definite  figures  can,  of  course,  be  given, 
but  it  is  approximated  that   the   stock  there 


is  lighter  by  10,000  to  20,000  casks  than  it 
was  last  year. 

The  imports  from  the  opening  of  naviga- 
tion to  the  close  have  been  56,000  odd  casks 
less,  so  that  the  above  figures  cannot  be 
very  wide  of  the  mark. 

All  this  bears  out  what  was  said  in  these 
columns  a  month  ago,  and  it  we  have  an 
early  spring  it  is  just  possible  that  there  will 
be  some  people  who  will  run  short  of  cement 
before  the  first  boats  get  to  Montreal  next 
year.  The  imports  of  cement  for  the 
season  1894  amount  to  87,722  barrels  Eng- 
lish, 2,100  German,  and  57,547  Belgian, 
which  make  a  grand  total  of  147,369  barrels. 
The  imports  for  1893  were  143880  barrels 
English,  and  61,040  Belgian,  which  makes 
a  total  of  204,920  barrels,  and  an  increase  of 
57,551  barrels,  compared  with  this  season. 


AMERICAN  GALVANIZED    TIN. 

The  canvass  of  the  iron  trade  in  Montreal 
by  a  sales  agent  with  a  sample  of  American 
galvanized  iron,  which,  it  is  claimed,  was 
offered  at  a  price  that  was  lower  than  the 
quo  ation  for  Queen's  Head,  is  causing 
speculation  among  the  trade  there  as  to 
whether  the  experience  in  American  pig  is 
not  going  10  be  repeated  in  galvanized 
plates  and  other  lines,  for  if  they  can  lay 
down  the  raw  iron  and  also  the  finished  pro- 
duct of  one  of  the  leading  lines,  the  presump- 
tion is  that  these  offers  by  Americans  will  be 
made  on  other  lines  as  well. 

At  any  rate,  the  firms  to  whom  the  agent 
showed  his  sample  say  that  if  the  stock  of 
the  small  lots  which  they  have  ordered  is 
anything  like  the  sample,  it  will  mean  a  100- 
case  order. 

It  looks,  therefore,  as  if  the  expectations 
for  an  extension  of  this  trade  had  good 
chances  of  fulfilment,  and  that  British  im- 
ports had  another  keen  competitor. 


NOT  CANADA'S  FAULT. 

THERE  is  so  much  surplus  wealth  in 
England  that  capitalists  are  con- 
stantly looking  for  investments  for 
it.  They  are  easily  led  into  subscribing 
stock  in  all  sorts  of  concerns  that  promise 
fabulous  dividends,without  inquiring  whether 
those  organizing  them  are  capable  or  re- 
sponsible. Generally  they  induce  some 
member  of  Parliament  or  nobleman  to  be- 
come president.  Large  sums  are  frequently 
subscribed  in  this  way. 

Some  of  these  concerns  are  of  a  most 
fraudulent  character,  and  deliberate  false- 
hoods are  told  in  the  prospectus.  Their 
nature  is  sometimes  discovered  before  the 


promoters   have    succeeded    in  floating  the 
full  amount  of  stock. 

Two  of  these— a  dressed  meat  company 
and  a  colonization  company—  were  nipped  in 
the  bud.  The  first  was  warmly  supported 
by  the  Canadian  press,  and  one  of  its 
directors  was  a  titled  member  of  the  Do- 
minion Government. 

Hardware  exposed  the  scheme,  and  the 
London  papers  took  it  up  in  time  to  prevent 
more  than  a  few  thousand  being  paid  up. 

Other  investments  of  this  sort  are  those 
which  are  good  in  themselves  but  which 
are  so  mismanaged  that  they  fail  to  pay 
dividends. 

Others  again  pay  good  dividends,  but 
these  are  absorbed  by  the  directors'  and 
office  expenses,  and  the  ordinary  share- 
holders get  nothing.  One  such  concern  has 
just  been  brought  to  our  attention. 

It  bought  a  going  industry  in  Canada. 
At  first  it  paid  dividends,  but  for  some  years 
it  has  paid  nothing.  At  the  same  time  the 
Canadian  office  has  been  sending  large 
sums  of  money  across  the  Atlantic.  Last 
year  $32,000  was  sent  over  as  the  year's 
profits,  but  the  ordinary  shareholders  got 
nothing.  This  amount  was  eaten  up  in 
directors'  fees,  office  expenses,  etc.,  in  Lon- 
don. As  all  the  business  is  done  on  this 
side  there  is  no  necessity  for  the  directors 
to  meet  more  than  once  a  year  to  pass 
dividends,  etc.,  and  a  secretary  at  .£100  a 
year  would  be  well  paid  for  the  duties  it  is 
actually  necessary  for  him  to  perform. 

These  experiences  not  only  bring  Can- 
adian investments  into  disrepute,  but  they 
seriously  affect  the  country.  Such  direc- 
tors blame  failures  and  no  dividends 
on  bad  trade  conditions,  when  business  in 
Canada  is  admitted  to  have  been  all 
through  the  depression  on  a  better  basis 
than  any  other  country  in  the  world. 
British  investors  who  have  their  money 
with  reliable  institutions  here  have  done 
well.  We  know  of  an  Edinburgh  capitalist 
who  lost  a  large  sum  in  two  wild  cat  in- 
vestments in  Canada  and  was  denouncing 
the  country  until  he  paid  it  a  visit.  He 
then  went  into  a  reputable  Nova  Scotia  in- 
vestment, on  which  he  is  getting  8  per  cent, 
on  preferred  and  16  per  cent,  on  his  com- 
mon stock.  He  admits  it  is  the  most  profit- 
able investment  he  has. 


FORTUNATE  MIDLAND. 

James  Playfair.  the  well-known  lumber 
man  of  Sturgeon  Bay,  will  remove  to  Mid- 
land in  the  spring,  where  he  is  under  con- 
tract with  an  American  firm  to  cut  in  the 
neighborhood  of  200,000,000  feet  of  pine. 
This  fact  has  much  brightened  the  outlook 
in  Midland.  Mr.  Playfair  has  also  secured 
the  contract  for  lighting  Midland  with  incan- 
descent electric  light.  The  electric  light 
plant  will  be  run  in  connection  with  the  mill, 
and  consequently  the  latter  will  be  in  opera- 
tion night  and  day.  It  is  estimated  that  it 
will  take  about  ten  years  to  complete  the 
contract  for  lumber,  and  it  is  expected  that 
one  hundred  hands  will  be  given  steady  em- 
ployment during  that  time. 


HARDWARE 


PRESSED   WARE   MEN   ORGANIZE. 

THE  Canadian  manufacturers  of  pres.ed 
ware  have  formed  an  association  ;  or, 
rather,  they  have  revived  their  old  or- 
ganization. 

The  membership  comprises  the  McClary 
Manufacturing  Co.,  London  ;  Thomas 
Davidson  &  Co.,  Montreal  ;  E.  T.  Wright 
&  Co.,  Hamilton  ;  Kemp  Manufacturing 
Co.,  Toronto.  These  are  all  the  manufac- 
turers of  pressed  ware  there  are  in  Canada. 

The  association  has  been  organized  on 
lines  similar  to  those  of  the  nail  and  kindred 
organizations,  it  being  agreed  to  supply  job- 
bers at  a  fixed  rate,  and  to  grant  them  a 
rebate  provided  they  do  not  give  more  than 
the  stipulated  discounts.  It  is  understood 
that  the  jobbers'  list  will  be  enlarged,  while 
it  is  expected  that  a  certain  big  depart- 
ment store  will  also  find  a  place  thereon. 
This  latter  possib  lity  is,  of  course,  dis- 
tasteful to  the  regular  trade,  but  it  looks  as 
if  the  opposition  will  not  avail,  it  being 
pointed  out  that  the  department  store  in 
question  is  one  of  the  largest  buyers  in  the 
country. 

As  with  the  nail,  wire,  and  similar  asso- 
ciations, rebates  will  come  through  a  central 
source,  and  a'l  complaints  will  be  made 
through  it.  In  the  old  association  this  fea- 
ture was  lacking,  hence  one  of  its  most  in- 
herent weaknesses. 

The  ne»v  association  has  reduced  the 
price  of  pressed  ware,  and  values  are  ex- 
pected to  hereafter  rule  steadier. 


ANOTHER  USE  FOR  GYPSUM. 

Samples  of  gypsum  rock  were  sent  to  the 
World's  Fair  by  the  Albert  Manufacturing 
Co.,  of  Hillsborough,  and  formed  part  of 
Canada's  mineral  display. 

This  is  the  rock  mined  in  different  parts 
of  Ontario,  New  Brunswick,  and  Nova 
Scotia,  whkh,  when  crushed  and  boiled, 
produces  cakined  and  land  plaster. 

In  color  it  is  blueish  white,  but  otherwise 
resembles  white  marble.  Being  soft,  it  is 
easily  worked.  This  feature  was  observed 
by  some  of  the  Germans  who  were  at  the 
exhibition,  and  they  secured  sample  blo.ks, 
which  were  sent  to  Berlin. 

As  was  expected,  the  stone  is  found  ad- 
mirably adapted  for  carving.  Sculptors  find 
it  much  easier  to  workthan  marble,  and  they 
are  disposed  to  use  it  for  images,  ornaments, 
and  other  indoor  carvings  of  all  kinds. 

An  order  was  received  a  short  time  ago 
for  a  considerable  quantity,  and  this  is  now 
being  got  ready  for  immediate  shipment. 


ROCKWALL  PLASTER  IN  CANADA. 

The  Albert  Mfg.  Co.,  Hillsborough,  N. 
B.,  have  made  an  arrangement  with  the 
Rockwall  Co.,  New  York,  for  the  exclusive 
manufacture  and  sale  of  their  plaster  in  Can- 
ada. The  'Mixer"  was  imported  and 
placed  in  position  a   few  days  ago,  but  the 


product  is  not  yet  on  the  market.  It  will 
be  a  competitor  of  "  Adamant"  wall  plaster 
which  is  now  imported  and  sold  in  many 
parts  of  Canada.  There  is  every  prospect 
of  a  good  business,  being  done,  for  this 
plaster  gives  a  hard  surface  that  will  not 
crack,  as  does  the  ordinary  material.  It  is 
sold  through  the  hardware  trade,  and  is 
ready  for  mixing  with  water  and  sand. 


FIRST  ENGINE  IN  CANADA. 

Ed.  A.  Everett,  St.  John,  who  moved  from 
King  street  to  the  Market  Building,  Char- 
lotte street,  a  few  months  ago,  finds  the 
change  advantageous.  He  has  dropped  his 
wall  paper  department  and  increased  his 
hardware  stock.  His  grandfather  brought 
the  first  steam  engine  to  Canada.  At  that 
time  there  was  a  law  in  England  forbidding 
anyone  to  export  machinery  to  the  colonies. 
They  wanted  the  colonies  to  be  consumers 
and  not  producers,  and  would  not  allow 
them  to  have  any  machinery.  The  engine 
was  seized,  but  released.  Mr.  Everett  then 
had  it  taken  to  pieces  and  shipped,  hidden 
in  kegs,  barrels,  e  c,  as  hardware.  Some 
months  later  it  was  running  in  St.  John. 


CANADIAN    FINANCIAL   POSITION. 

BRADSTREET'S,  New  York,  in  its 
issue  Dec.  i,  has  an  article  by  W.  C. 
Cornwall,  Buffalo,  on  business  during 
the  panic,  whichshows  that  trade  in  Canada 
is  established  upon  a  much  sounder  basis 
than  in  the  United  States.  Bradstreet's  says 
that  during  the  strictly  panicky  season  Cana- 
dian banks  came  through  with  only  a  3  per 
cent,  decrease  in  deposits,  while  those  of 
the  United  States  lost  20  per  cent.  Loans 
in  Canada  decreased  1'/$  per  cent ,  while  in 
the  United  States  they  fell  off  i2>£  per  cent. 
In  the  savings  bank  deposits  the  decrease  in 
the  United  States  was  nearly  8  per  cent  ;  in 
Canada  they  were  stationary  or  slightly  in- 
creased. Failures  in  Canada  increased  5 
per  cent,  over  the  previous  year  ;  in  the 
States  they  were  51  per  cent,  greater.  In 
the  States  240  banks  failed  ;  in  Canada,  not 
one.  Canada's  bank-note  circulation  is  lim- 
ited in  round  numbers  to  $60,000,000.  Yet, 
when  New  York  banks  could  not  get  cur- 
rency, excepting  by  resorting  to  the  New 
York  clearing  house  certificate  expedient, 
Canada  had  a  lee-way  of  $20,000000  to 
$30,000,000. 

Yet,  in  the  face  of  this  evidence  from  a 
disinterested  source,  some  English  journals 
say  that  Canadians  are  financially  bankrupt, 
and  advise  no  purchases  of  Canadian  securi- 
ties. There  appears  to  be  some  truth  in  the 
hint  from  London  that  these  articles  are  for 
the  purpose  of  blackmailing  the  govern- 
ments, municipalities,  and  corporations  who 
are  seeking  to  float  bonds  on  the  London 
market. 


MONEY. 

IT  is  money  that  makes  the  mare  go,  and 
it  is  business  that  makes  the  money  go — 
that  makes  it  circulate.  Asa  natural  re- 
sult of  the  caution  which  capitalists  and 
banking  institutions  have  been  exercising 
lately,  money  is  only  being  invested  in  what 
may  be  termed  gilt-edged  ventures.  Conse- 
quently, of  course,  many  good  dollars  are 
lying  idle  in  the  vaults  of  the  monetary  in- 
stitutions, and  money  is  getting  cheaper  and 
cheaper  as  a  result.  An  evidence  of  this 
latter  fact  was  exhibited  last  week,  when 
business  men  and  others,  who  have  been 
laying  away  little  "nest  eggs"  for  rainy 
days  in  the  savings  departments  of  certain 
institutions,  were  notified  that  they  would 
hereafter  be  only  accorded  3^  per  cent,  in- 
stead of  4  per  cent.  This  sum  is  still  ]/z  per 
cent,  higher  than  usually  obtains  with  the 
regular  chartered  banks. 


With  money  as  cheap  as  it  is,  and  with 
the  trade  prospects  of  the  country  obviously 
improving,  opportune  is  it  now  for  the  float- 
ing of  industrial  projects  such  as  are  indigen- 
ous to  the  country  ;  not  exotic  or  wild-cat 
schemes.  By-and-by  money  will  be  dearer, 
and  then  promoters  of  enterprises  will  be 
compelled  to  pay  more  for  their  powder  and 
shot.  I'm  only  a  poor  newspaper  man  ;  I 
wish  I  was  a  promoter. 

About  $2,000,000  was  paid  out  in  Mont- 
real last  week  in  dividends.  Happy  Mont- 
real, and  happy  too,  I  expect,  some  of  the 
recipients  of  these  dividends  were,  for,  al- 
though wiser  in  their  generation  than  the 
people  of  Toronto  in  this  respect,  I  opine 
that  some  of  them  are  feeling  the  effects  of 
chasing  too  far  the  wild  will-o  the  wisp  of  a 
real  estate  boom. 


Uncle  Sam  has  succeeded  in  floating  his 
$50,000000  bonds  and  bringing  up  the  de- 
pleted reserve  to  the  $100,000,000  mark,  and 
even  a  little  past  it  in  fact.  But  he  has  not 
yet  solved  the  problem  of  how  to  keep  the 
reserve  to  the  tide  water  mark.  Gold  still 
has  a  tendency  to  flow  Europe- ward,  and  on 
Saturday  last  it  was  only^he  fact  that  none 
but  old  coins  were  on  hand  that  prevented  a 
parcel  of  the  yellow  metal  going  where 
the  conditions  seem  more  congenial  to  its 
health, 


Last  week's  statement  of  the  New  York 
banks  caused  a  good  deal  of  surprise.  It 
was  expected  that,  as  a  result  of  the  floating 
of  the  $50,000,000  government  bond,  the 
cash  items  would  show  a  much  larger  de- 
crease than  $19,531,900.  While  some  ex- 
pect that  next  week's  figures  will  reflect  fur- 
ther loss,  others  there  are  who  contend  that 
the  comparative  smallness  of  the  decrease  in 
the  bank's  figures  indicate  that  there  has 
been  a  large  withdrawal  of  gold  from  inst;tu- 
tions  other  than  the  associated  banks. 

Arguros. 


HARDWARE 


OUR  LEADING  RETAILERS. 

F.  J.  GILLESPIE. 

FJ.  GILLESPIE,  general  merchant, 
Uptergrove,  county  of  Ontario,  first 
•  saw  the  light  of  day  in  the  township 
of  Adjala,  in  the  county  of  Simcoe,  on  Decem- 
ber 16th,  1855.  H's  father,  Owen  Gillespie, 
shortly  afterwards  sold  his  farm  in  Adjala  and 
moved  to  theadjoiningtownshipofTossoron- 
to,  where  the  subjectof  oursketch  was  brought 
up  on  a  farm.  He  was  frequently  engaged  in 
clearing,hauling  saw-logs,  etc., and  performing 
other  duties  incidental  to  pioneer  life  in  a  new 
andcomparalively  uncleared  wilderness.  Ow- 
ing to  the  school  being  over  four  miles  away, 
he  was  unable  toattendsuchaninstitution  un- 
til he  was  about  12  years  of  age,  when  a  new 
school  was  erected  some  two  miles  from  his 
father's  farm.  In  four  years  and  six  months,  a 
good  deal  of  which  time  he  was  kept 
home,  young  Gillespie  went  from  the 
alphabet  to  a  third  class  certificate, 
which hesecuredin  1872.  C.S.McMain, 
now  of  Toronto,  but  then  of  Everett, 
was  his  teacher,  and,  under  Mr.  Mc- 
Main,  young  Frank  overtook  and 
passed  nearly  every  one  in  the  school. 
Rev.  J.  F.  German,  M.A.,  Rev.  Wm. 
McKee,  B.A.,  and  Rev.  P.  Rey  and 
many  other  school  visitors  predicted  a 
bright  future  for  the  then  btilli  nt 
youth.  Mr.  Gillespie  began  to  te^ch 
in  November,  1872,  and  continued  for 
fourteen  consecutive  years,  the  la  t 
six  of  which  he  taught  at  Uptergrove, 
where  he  is  now  doing  a  successful 
business. 

Mr.  Gillespie  began  business  in 
1886.  He  bought  and  paid  for,  in 
cash,  his  business  stand  from  William 
Maguire,now  of  Queen  street, Toronto, 
and  put  in  about  $1,500  worth  of  stock. 
Since  then  the  stock  has  constantly 
been  added  to,  until  to-day  it  is  fairly 
large  and  well  assorted.  Mr.  Gillespie 
attributes  his  success  to  his  always 
having  told  the  truth  to  his  customers. 
On  this  account  children  are  frequently 
large  purchasers  at  his  store,  because 
the  parents  know  they  will  get  as  good  bar- 
gains as  if  they  went  themselves. 

Honest,  straightforward  dealing  has  won 
for  him  the  esteem,  and  more,  the  affection, 
of  the  people  of  Mara  township,  where  he 
deservedly  holds  the  highest  office  in  their 
gift — that  of  reeve.  Mr.  Gillespie,  besides 
running  a  general  store,  has  bought  grain 
or  W.  D.  Matthews  &  Co ,  of  Toronto,  for 
nine  years,  and  is  still  in  their  employ. 

Mr.  Gillespie  represents  the  Liverpool, 
London  and  Globe,  Royal  I  nsurance,Sun  Life, 
Worts  Estate,  R.  Edwards  &  Co.,  and  other 
money  lending  companies.  To  show  how 
careful  Mr.  Gillespie  is  in  his  business  habits 
it  is  only  necessary  to  mention  that  he  has 
been  lending  money  on  notes  to  the  Mara 
public  for  R.  Edwards  &  Co  for  nine  years 
past,  and  in  no  year  did  he   lend   less  than 


$2,000  in  that  way,  and  one  year  it  was  as 
high  as  $8,000,  and  yet  R.  Edwards  & 
Co.  have  never  lost  one  dollar  through 
Mr.  Gillespie's  agency.  In  1881  Mr.  Gil- 
lespie was  appointed  clerk  of  the  seventh 
division  court  for  the  county  of  Ontario,  but 
as  it  is  a  very  small  court  little  or  no  time  is 
lost  in  doing  the  work.  Mr.  Gillespie,  dur- 
ing his  business  career,  has  not  been  indif- 
ferent to  the  duties  of  citizenship,  for  in 
January,  1890,  he  accepted  the  deputy 
reeveship  of  his  township,  and  January  last 
was  elected  reeve  by  acclamation.  During 
the  four  years  Mr.  Gillespie  was  at  the 
County  Council  as  deputy  reeve,  he  held  the 
chairmanshipof  the  committee  on  legislation, 
education  and  finance  respectively.  He  was 
the  first  deputy  reeve  in  the  county  of 
Ontario  to  ever  hold  the  important  chair- 
manship of  finance.     Mr.    Gillespie's  busi- 


few  weeks  ago,  readers  of  Hardware  will 
remember,  Mr.  Gillespie  was  nominated  by 
the  Reformers  in  North  Ontario  as  their 
candidate  at  the  next  general  election  for 
the  House  of  Commons. 


F.  J.  Gillespie, 
ness  methods  and  geniality  of  disposition 
won  for  him  the  confidence  and  esteem  of 
the  county  council,  and  in  January  last  he 
was  elected  warden  of  Ontario,  one  of  the 
most  advanced  and  wealthiest  counties  in 
Ontario.  During  the  past  eight  and  a  half 
years  Mr.  Gillespie  has  worked  hard,  look- 
ing after  his  store,  grain,  division  court 
office  and  latterly  the  township  business. 
Apart  from  this  business  life  Mr.  Gillespie 
finds  time  to  assist  one  or  more  societies. 
He  is  chief  of  Dunbarton  Camp  of  the  Sons 
of  Scotland,  and  a  member  of  St.  Andrew's 
C.  M.  B.  A.,  of  Brechin.  In  May,  1881,  Mr. 
Gillespie  married  Miss  Christina  McDonald, 
of  Mara,  by  whom  he  has  six  children,  three 
boys  and  three  girls.  The  union  has  been 
a  happy  one,  and  Mr.  Gillespie's  business 
owes  much  to  the  assistance  of  his  wife.     A 


TYPHOID   AMONG   PLUMBERS. 

It  is  a  question,  not  infrequently  raised  in 
boards  of  health,  whether  it  is  allowable  or 
not  to  send  plumbing  inspectors  to  houses 
where  typhoid  fever  exists.  Also,  if  plumb- 
ing in  such  houses  is  defective,  shall  orders  to 
do  the  required  repairs  be  enforced  while  the 
fever  yet  remains  ?  It  is  the  practice  in  some 
towns,  says  The  Journal  of  the  American 
Medical  Association,  to  leave  the  matters  of 
inspection  to  those  plumbers  who  have  no 
dread  of  the  work,  and  not  insist  that  a 
plumber  shall  go  whether  he  will  or  no. 
There  will  ordinarily  be  some  one  or 
more  inspectors  at  the  service  of  the 
health  officers  ready  for  this  class  of 
work.  As  to  compelling  the  prosecu- 
tion of  repairs  during  the  pendency  of 
the  malady,  it  may  be  assumed  that 
the  dangers  to  the  workman  can  be 
reduced  to  a  minimum  by  a  thorough 
and  frequent  disinfection  of  the 
evacuations  of  the  patient,  and  of  the 
drainage  system  by  which  those  ex- 
creta are  carried  away. 

When  the  water-closet  in  a  hcuse 
drains  into  a  cesspool,  an  arrange- 
ment common  in  many  suburban 
places  where  sewers  do  not  exist,  the 
cess  pool  should  be  drenched  with 
disinfectants  ;  when  the  case  is  re- 
covered the  cesspool  should  be  cleaned 
to  the  bottom  in  the  presence  of  an 
abundant  use  of  chloride  of  lime  or 
other  approved  disinfectant.  That 
plumbers  may  not  with  impunity 
engage  in  this  kind  of  repairing  work, 
we  have  proof  in  a  case  that  lately  oc- 
curred at  Montclair,  New  Jersey.  In 
a  recent  report  by  the  health  board 
of  that  town,  mention  is  made  of  a 
plumber  being  attacked  by  typhoid 
fever  in  consequence  of  having  done 
repairs  in  one  or  more  of  the  houses  where 
the  fever  had  occurred. 


STEEL  AND  IRON  TO  AMALGAMATE. 

The  New  Glasgow  Steel  and  Forge  Co., 
Trenton,  N.S.,  manufacturers  of  steel,  and 
the  New  Glasgow  Iron,  Coal  and  Railway 
Co.,  Ferrona,  N.S.,  manufacturers  of  pig 
iron,  are  likely  to  amalgamate.  Many  of  the 
largest  stockholders  are  the  same  in  both 
concerns.  It  is  believed  that  as  their  inter- 
ests are  so  closely  identified,  the  one  being 
the  best  customer  of  the  other,  they  can  be 
run  more  economically  as  one  concern. 


On  Saturday  the  mineral  lands  in  the 
township  of  Pittsburg,  O.V.,  were  sold  by  a 
syndicate  to  the  Chicago  Corundun  Co.  at 
a  big  figure. 


HARDWARE 


RAINY    RIVER    MINING   DISTRICT. 

AT  a  meeting  of  the  Geographical  Sec- 
tion of  the  Canadian  Institute  Dr. A. 
P.  Coleman  read  a  paper  on  "  The 
Geology  of  the  Rainy  Lake  Region  "  He 
began  his  interesting  paper  with  an  explana- 
tion of  the  Rainy  River  District,  and  illus- 
trated his  account  with  specimens  and 
chalk  drawings.  He  entered  into  a  detailed 
descrip  ion  of  the  different  strata  and  rocks 
of  the  region  with  which  he  was  dealing, 
and  confined  the  latter  portion  of  his  re- 
marks largely  to  describing  the  gold-bear- 
ing materials  in  this  district.  He  entered  into 
some  pleasant  reminiscences  of  his  last  sum- 
mer's visit  to  Rainy  Lake  City, which  is  south 
of  the  boundary  line,  and  which,  he  said,  was 
made  up  of  twelve  or  thirteen  houses  and 
several  tents.  There  was  also  a  hotel  in  the 
place,  where  he  engaged  a  room,  which,  ac- 
cording to  his  description,  was  anything  but 
private.  The  following  day  Dr.  Coleman 
visited  a  little  mine  in  this  district.  It  was 
forty  feet  deep,  and  a  few  handfuls  of  dirt 
which  were  washed  yielded  a  fine  string  of 
gold.  Somewhat  later,  a  five-stamp  mill 
which  had  been  put  up  was  inspected.  In 
it  30  tons  of  material  were  crushed,  and,  as 
it  was  the  first  experiment  made  in  the  mill, 
there  was  much  interest  on  the  part  of  the 
people. 

Their  expectations  were  fairly  well  realized, 
a  brick  of  gold  having  been  obtained  from 
the  quartz.  At  the  time  Dr.  Coleman  left 
this  place  gold  was  being  produced  at  the 
rate  of  about  $17  per  ton,  and  he  felt  satis- 
fied that  the  mines  would  be  a  success.  It 
was  also  probable  that  other  mines  would 
be  opened  on  the  Canadian  side  of  the 
boundary.  When  he  was  there  a  small 
mine  on  Canadian  territory  had  been  open- 
ed up.  The  quartz  taken  from  it  contained 
traces  of  gold,  but  the  mine  was  on  an 
island  partly  under  water.  He  would  n~t 
be  surprised,  however,  it  it  should  turn  out 
to  be  a  valuable  one.  In  his  opinion,  the 
prospects  were  that  there  would  be  many 
valuable  mines  throughout  the  district  in  the 
future.  Up  the  Seine  River,  he  said,  near 
School  Lake,  veins  occurred  in  granolithic 
rock  which  contained  free  gold.  Since  his 
visit  he  had  heard  that  the  work  had  proved 
extremely  successful,  and  that  much  gold 
had  been  discovered.  One  stamp  mill  was 
beinet  put  up,  and  another  mill  was  in  the 
course  of  erection  at  a  little  distance  from 
it.  In  a  number  of  other  places  develop- 
ment was  going  on,  and,  in  the  Manitou 
District  especially,  rich  gold-bearing  quartz 
had  been  obtained.  In  concluding,  he  said 
that  it  was  too  soon  to  express  a  positive 
opinion  regarding  the  ultimate  result  of  gold 
mining  in  Rainy  Lake  District,  but  the  out- 
look was  promising. 


from  eight  to  sixteen  feet  to  bed  rock,  and 
panning  the  gold  in  the  crudest  method, 
though  making  from  $2  to  $5  per  day.  The 
merchants  there  who  buy  the  gold,  which  is 
mostly  coarse  gold,  are  reported  to  place 
the  precious  metal  in  one  side  of  a  pair  of 
scales,  while  the  other  side  is  filled  with 
grains  of  corn  until  balanced.  A  calcula- 
tion is  then  made  which  is  very  much  against 
the  poor  Indian — one  grain  of  corn  equals 
one  grain  of  gold.  In  this  way  the  merchant 
gets  the  gold  at  less  than  $6  per  ounce,  and 
payment  is  made  therefor  in  Mexican 
silver,  which  is  there  quoted  at  thirty  cents 
per  ounce. 


PLATINUM    DEPOSITS. 

The  Ural  platinum  deposits  in  Russia  are 
said  to  be  the  only  ones  in  the  world,  as  this 
metal  is  worked  nowhere  else,  and  is  known 
simply  as  a  mineral  finely  disseminated  in 
certain  rocks.  Platinum  occurs  in  the  Ural 
Government  of  Perm,  where  it  is  found  on 
various  private  properties  and  state  lands. 
In  the  district  of  Goroblagodat  there  are  70 
allotments  for  the  exploitation  of  platinum 
under  different  private  individuals.  At  pre- 
sent all  the  platinum  extracted  in  the  Urals 
is  forwarded  in  the  crude  state  to  St.  Peters- 
burg, whence  it  is  sent  abroad.  Although 
there  are  two  laboratories  in  the  Russian 
capital  for  refining  platinum  ore,  the  greater 
quantity  is  sent  abroad  in  the  cruie  state. 
The  largest  quantity  of  platinum  is  now 
extracted  at  the  deposits  of  Nizhni-Tagilsk, 
belonging  to  Prince  Demtdoff  San  Donato, 
and  at  the  Krestovosdvigensk  deposits  of 
Count  Schouvaloff.  In  1890  there  were 
6,000  workmen  employed  in  the  exploitation 
of  platinum. 


PRIMITIVE  MINING  METHODS. 

Primitive  methods  of  gold  mining,  ac- 
cording to  an  exchange,  are  reported  from 
Sinaloa,  Mexico,  where  the  natives  work 
only    in    diy  wea  her,  sinking  rude    shafts 


AN  ORE  DREDGER. 

Up  on  the  Mesaba  range  a  new  invention 
for  handling  ore,  known  as  the  Bates  ore 
dredger,  is  receiving  quite  a  good  deal  of 
attention  from  mining  men.  The  construc- 
tion, according  to  an  exchange,  is  simple, 
although  the  invention  is  by  some  consid- 
ered a  great  achievement  in  the  science  of 
mining.  No  cars,  tracks,  or  equipment  are 
required  in  the  mine.  First,  a  tower  75  to 
100  feet  is  erected  on  either  side  of  the  ore 
body  or  other  material  to  be  removed.  The 
set  towers  are  on  platforms  mounted  on 
railway  tracks,  and  the  hoisting  engine  and 
boiler  are  placed  on  the  main  platform.  A 
il/z  inch  wire  cable  is  stretched  between  the 
two  towers,  and  on  this  cable  is  conveyed 
the  carriage  from  which  is  suspended  the 
dipper.  This  dipper  is  a  huge  affair,  weigh- 
ing over  three  tons,  with  four  leaves,  which 
open  and  close  at  the  will  of  the  operator. 
The  dipper,  when  open,  has  a  spread  of  9 
feet,  and  gathers  2>£  yards  of  dirt  to  a  load. 
It  is  lowered  slowly  to  the  ore  body,  and  not 
dropped  from  a  height,  as  was  at  first  neces- 
sary. The  action  is  such  that  as  the  leaves 
are  closing  the  dipper  digs  downward  until 


fully  closed,  and  fills  itself  without  the  least 
trouble.  The  action  of  the  dipper  pulls 
down,  instead  of  upwards,  until  loaded.  The 
dipper  is  then  hoisted  and  carried  to  the 
pocket  over  the  car  and  emptied.  When 
the  cut  is  sufficiently  wide,  both  hoisting  and 
carrying  can  be  done  at  the  same  time,  thus 
increasing  the  speed. 

The  best  time  in  loading  a  20-ton  car  was 
15  minutes,  but,  when  everything  is  in  good 
working  order,  it  is  expected  to  load  5  cars 
an  hour. 

Practical  mining  men  have  expressed  the 
opinion  that  this  invention  solves  the  prob- 
lem that  will  confront  Mesaba  range  miners 
when  the  ore  is  so  deep  down  that  loading 
with  the  steam  shovel  is  no  longer  possible. 
The  dipper  will  go  down  after  the  ore  at  any 
depth. 


SILVER  AND   ITS   PRICE. 

The  fact  that  the  production  of  silver  in 
the  United  States,  according  to  Metal  Mar- 
ket Report,  will  be  less  than  39,000,000 
ounces  covering  this  year,  compared  to  60,- 
500,000  for  the  year  1893,  knocks  out  the 
argument  of  many  that  the  ruling  low  prices 
of  silver  during  this  year  would  not  curtail 
production  of  the  white  metal. 

It  is  not  at  all  improbable  that  it  would 
be  necessary  to  experience  an  average  price 
of  65c.  to  secure  an  output  of  40,000,000 
ounces,  and  at  an  average  price  of  60c.  we 
would  not  realize  a  normal  production  of 
more  than  30,000,000  ounces  a  year. 


ENGLAND    THE  BEST  CUSTOMER. 

By  far  the  best  customer  foi  Russian 
manganese  ore  is  England,  as  will  be  seen 
from  the  following  table,  which  shows  the 
exports  to  various  countries  during  the  three 
years  ending  1891.  It  should  be  added, 
however,  that  the  quantity  put  to  the  credit 
of  Holland  was,  more  probably  than  not,  in- 
tended for  German  works  : 

Country.  '889'         i-89°-         i.8^- 

'  Ions.        Tons.        Tons. 

England 38,466  86,405  40,739 

Holland 5,717  24,025  23,566 

France 1 ,992  ^,378  835 

Germany 4,970  7,197  4,270 

United  States  154  6,554  2,667 

Belgium 1,715  1,717  2,319 

Works:  St.  Helens,  England 

Pilkincton  Bros. 

LIMITED 

MANUFACTURERS   OF 

Polished  Plate 

AND 

Window  Glass 

Bevelled  Plate 

and  Mirrors 

Rolled  Plate,  Ornamental  Cathedral,  etc. 

Honrttc  '    Busby  Lane,  Montreal. 
UuUUlo  ■    Mercer  Street,  Toronto. 


HARDWARE 


COST  OF  STOVE  PATTERNS. 

THE  discussion  of  the  cost  of  stove 
patterns,  says  a  writer  in  Iron  Age, 
whether  in  the  office  or  foundry,  is 
apt  to  bring  to  light  some  things  that  are 
less  disagreeable  when  kept  shady.  The 
sand  heap  of  the  biggest  foundry  dwindles 
to  an  ant  hill  compared  with  the  "heap" 
that  is  put  into  stove  patterns,  and  to  reduce 
this  "  heap  "  to  the  ant  hill  proportion  is  a 
secret  that  some  have  not  yet  discovered, 
or,  at  least,  have  not  yet  put  into  practice. 
That  the  practice  will  not  be  followed  widely 
by  that  class  of  foundrymen  who  lay  up  their 
treasure  in  other  places  than  bank  vaults  is 
more  than  probable  when  the  secret  is  dis- 
closed by  the  relation  of  the  following  ex- 
perience : 

In  making  a  business  trip  that  kept  the 
Atlantic  ocean  within  a  day's  travel,  a  hint 
was  given  that  interesting  information  could 
be  secured  by  stopping  at  the  foundry  of  an 
enterprising  firm.  The  foundry  was  not  as 
big  then  as  it  is  now,  because  it  is  said  that 
the  wicked  shall  flourish  for  a  season.  The 
boss  was  not  in,  but  by  some  push  and 
geniality  a  chat  was  started  with  a  workman 
who  seemed  in  authority,  and  a  trip  about 
the  foundry  to  show  it  off  was  made.  One 
of  the  parts  of  a  popular  stove,  all  filed  up  and 
mounted  on  a  new  fallow  board,  called  forth 
the  remark  that  the  stove  that  that  piece 
belonged  to  must  be  a  new  one  and  a  seller. 
The  workman  said  it  was,  and  the  conver- 
sation brought  the  information  that  they 
were  going  to  make  it  in  three  sizes. 

Then  the  visitor  masqueraded  as  a  buyer 
from  the  tenement  house  district  of  New 
York  on  the  lookout  for  a  bargain  in  a  small 
stove,  and  would  buy  500  if  the  price  could 
be  made  right  and  the  stove  showed  up 
right.  The  workman  said  he  thought  he 
could  show  him  a  stove  if  he  would  say  noth- 
ing abroad  at  present,  as  the  stove  was  not 
quite  ready  for  the  market. 

They  adjourned  to  the  pattern  filers'  do- 
main and  there  another  size  was  all  filed  up 
leady  for  the  sand  and  set  up  previous  to 
being  taken  apart  and  sent  to  the  fallow- 
board  man.  Another  size  was  partly  filed 
up,  and  on  expressing  satisfaction  the  boss 
was  hunted  up  and  a  net  cash  price  was 
quoted  on  all  sizes,  which  was  20  per  cent, 
lower  ihan  the  inside  price  to  big  jobbers 
made  by  the  house  who  put  the  stove  on  the 
market.  The  boss  said  that  was  as  near  as 
he  could  quote,  but  not  to  close  a  contract 
until  he  had  got  the  stove  running  in  the 
sand,  as  he  would  do  better  if  he  could,  but 
must  have  the  profit  that  he  had  calculated 
on  in  the  price  quoted.  He  was  told  that 
the  small  size  was  most  in  demand  and  the 
order  would  probably  be  divided,  300,  150 
and  only  50  of  the  large  size,  at  which  he 
made  no  complaint. 

Well,  the  stove  came  on  the  market,  and 
as  it  had  a  patented  feature  which  the 
original   foundry  made  under  a  shop  right, 


application  was  made  to  the  patentee  to  pro- 
tect them,  but  as  there  was  no  money  in  it  for 
the  patentee  he  respectfully  declined.  There 
was  no  design  patent  on  the  stove,  and  the 
pirate  continued  his  piracy,  at  a  small  ex- 
pense for  patterns  and  no  expense  for  adver- 
tising or  introducing  a  well-known  and 
popular  stove. 

In  another  section  sufficiently  removed  to 
prevent  conspiracy,  but  still  suitable,  a 
man  departed  from  his  early  training  and 
filed  up  a  stove  that  was  having  a  fine  run 
in  his  locality,  and  made  trouble  by  selling 
it  at  a  low  price  to  dealers,  who  cut  under 
the  price  which  rival  dealers  thereabouts  got 
for  the  original  of  the  counterfeit.  This 
stove,  however,  was  of  striking  contour  and 
of  plain  style,  yet  was  protected  by  a  design 
patent,  or  copyright;  so  the  blast  was  put  on 
the  pirate,  which  made  him  take  water,  but 
in  order  to  remove  further  temptation  his 
counterfeit  patterns  were  purchased  for  a 
nominal  sum.  He  had  experienced  trouble 
in  making  some  parts  straight,  and  incurred 
a  considerable  loss,  and  these  parts  began 
to  crack  in  a  short  time,  so  that  orders  for 
new  parts  came  in.  He  could  not  supply 
them,  and  the  wrath  of  his  trade  proved  ex- 
pensive and  enduring.  Verily,  the  wicked 
shall  flourish  for  a  season  !  So  long  as 
"  buy  cheap  and  sell  dear  "  is  practiesd  there 
will  be  enough  people  in  this  world  who  fol- 
low it  to  take  the  goods  made  from  stolen 
patterns,  though  such  goods  are  not  freely 
bought  by  reputable  tradesmen,  particularly 
straight  out  stove  dealers. 


NOTES  ON  THE  FURNACE  TRADE. 

THE  same  business  principle  is  involved 
in  the  sale  of  a  furnace  as  in  the  case 
of  a  stove,  but  there  is  a  vast  differ- 
ence in  the  erection  or  instalation  writes  C. 
B.  Ford,  in  Metal  Worker.  The  stove  sel- 
ler's responsibility  is  generally  supposed  to 
end  with  the  sale,  excepting  the  guarantee, 
where  one  has  been  made,  but  it  is  at  this 
point  that  the  responsibility  of  the  furnace 
man  may  be  said  to  be^in.  The  fur- 
nace must  not  only  be  such  as  to  answer  all 
the  requirements  in  itself,  but  the  house  or 
building  in  which  it  is  to  be  used  should  be 
taken  into  consideration  when  laying  out  the 
work  that  it  is  to  perform  satisfactorily.  In 
short,  the  furnace  and  its  equipments  should 
be  fitted  into  the  housp.  with  as  much  care 
as  a  garment  is  fitted  by  the  tailor,  so  that 
the  seller  may  be  in  a  position  to  guard 
against  complaints  that  are  sure  to  come  if 
the  work  has  not  been  properly  done. 

The  first  question  to  be  settled  is  the  con- 
struction of  the  house,  whether  of  wood, 
brick  or  stone.  The  outside  and  inside 
measurements  should  also  be  ascertained, 
including  the  number  and  length  of  each 
storey  and  each  separate  room,  not  omitting 
the  halls,  the  cellar  and  whether  it  extends 
under  the  entire  building,  and  if  the  house 
stands  alone  or  in  a  block.     These  are  im- 


portant questions,  and  the  reasons  will  sug- 
gest themselves  without  further  explanation. 
The  inside  arrangement  of  the  building 
should  also  be  ascertained,  in  order  to  pro- 
vide a  central  location  for  the  furnace  and 
the  proper  distribution  of  the  pipes,  while  a 
diagram  should  be  prepared  that  shows  the 
general  shape  of  the  interior  and  the  size  of 
the  different  apartments  to  be  heated.  This 
diagram  should  also  show  the  location  of  the 
chimneys  and  the  inside  dimensions  of  the 
smoke  flue,  and  if  the  flue  projects  above  the 
roof.  It  is  also  advisable  to  learn  the  exact 
points  at  which  the  registers  are  to  be  placed, 
bearing  in  mind  that  the  proper  place  for 
the  furnace  is  as  near  as  possible  to  the  cen- 
tral point  of  the  registers  on  the  first  floor 
and  that  short,  straight  and  elevated  pipes 
will  give  the  best  results.  In  many  cases, 
the  registers  in  the  halls  of  the  first  and 
second  floors-  will  afford  sufficient  heat  for 
the  sleeping  apartments,  but  it  is  always 
necessary  in  making  specifications  and 
adapting  a  furnace  thereto  that  the  exact 
number  and  location  of  the  registers  be  de- 
signated. 

When  these  important  matters  of  detail 
receive  the  attention  they  deserve,  the  work 
of  the  furnace  man  is  half  completed.  But 
it  is  absolutely  necessary  in  all  cases  where 
a  successful  operation  is  to  be  assured  that 
the  work  should  conform  to  the  specifi- 
cations in  every  respect,  and  that  none  of 
the  details  be  omitted.  One  objection  to 
the  use  of  furnaces  at  points  remote  from 
the  manufacturer,  and  where  the  cost  would 
be  too  great  if  all  the  work  is  to  be  done  by 
those  who  are  sent  on  for  the  purpose,  is 
that  either  through  ignorance  or  neglect  on 
the  part  of  the  local  furnace  man  the 
furnace  itself  does  not  bear  out  the 
claim  of  the  manufacturer,  and  is  con- 
demned through  no  fault  of  its  own. 
The  sale  and  successful  introduction  of  one 
furnace  is  more  than  likely  to  lead  to  others, 
but  bid  work,  when  it  becomes  known,  is 
equally  certain  to  throw  the  furnace  and  its 
seller  into  disrepute  and  prevent  the  making 
of  other  sales. 

There  is  still  another  matter  that  is  worth 
considering  in  connection  with  bad  or  insuf- 
ficient work.  And  that  is  cheap  work, 
which  may  generally  be  set  down  as  the 
worst  kind,  and  as  being  unproductive  of 
good  to  any  one  concerned  in  the  contract. 
It  occasionally  happens  that  two  or  more 
furnacemen  are  competitors  for  the  one  con- 
tract. Each  one  is  naturally  anxious  to 
obtain  it  and  is  willing  to  make  concessions 
in  price.  This  is  one  of  the  consequences 
of  an  active  trade  and  cannot  be  wejl 
avoided.  But  there  is  neither  reason  nor 
profit  in  so  slighting  the  work  that  the  con- 
cessions in  price  may  be  overcome  by 
economy  in  labor  or  material.  A  case  of 
this  kind  came  up  recen  ly  and  will  serve  to 
illustrate  the  point.  A  contract  was  to  be 
let  and  four  furnace  dealers  were  asked  to 
put  in  their  bids,  each  one  being  aware  that 
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he  was  competing  against  the  others.  This 
led  to  the  lopping  off  of  a  number  of  items 
that  would  lessen  the  amount  of  the  bid,  and 
the  one  who  lopped  off  the  most  was  finally 
given  the  work.  But,  in  the  meantime,  a 
fifth  competitor  was  called  in  and  was  told 
that  if  he  would  do  the  work  for  the  amount 
of  money  stated  in  the  lowest  bid  he  would 
be  given  the  preference  over  the  others.  He 
went  through  the  house,  examined  the  speci- 
fications, saw  to  his  own  satisfaction  that  he 
could  not  do  the  work  satisfactorily  at  the 
stated  figure,  and  then  refused  to  accept  it. 
It  was,  as  stated  above,  finally  given  to  the 
lowest  priced  of  the  other  four,  but  the  re- 
sult was  unsatisfactory,  the  purchaser  re- 
fused to  pay  the  bill  and  a  suit  to  recover 
the  amount  is  now  pending.  This  is  an 
extreme  case,  of  course,  but  it  serves  to  show 
the  lacking  policy  in  poor  work  when  some- 
t  hing  of  a  different  kind  is  expected.  With- 
in proper  limitations,  the  best  is  always  the 
cheapest  in  the  end,  if  resulting  benefits  are 
to  be  considered. 


A  man  may  guy, 

And  a  man  may  lie, 
And  a  man  may  puff  and  blow  ; 

But  he  can't  get  trade 

By  sitting  in  the  shade, 
Waiting  for  business  to  grow. — Ex. 


PROSPECTS  IN   IRON. 

Considerable  importance  is  being  attached, 
says  Iron  Age,  to  the  entrance  of  the 
Ohio  Steel  Co.  into  the  market,  with  its 
capacity  to  convert  close  to  1,400  tons  of  pig 
iron  per  day.  It  is  claimed  that  the  require- 
ments of  this  concern  will  take  care  of  a 
large  tonnage  which  now  finds  its  way  into 
the  open  markett.  While  this  view  is  well 
supported,  it  must  be  borne  in  mind  that  the 
new  seller  is  not  making  its  own  market,  but 
will  dispose  of  its  product  to  former  custom- 
ers of  Pittsburgh  and  other  districts. 

It  is  clear,  therefore,  that  before  the  mid- 
dle of  next  year  there  will  be  only  moderate 
additions  to  furnace  capacity  and  that  then 
a  large  new  consumer  will  make  its  appear- 
ance. So  far  as  the  immediate  future  is 
concerned  the  tremendous  output  in  the 
Central  West  seems  likely  to  overshadow  the 
consumption  of  a  dull  winter.  It  is  an  open 
question  whether  accumulations  of  iron 
during  the  period  will  be  ample  enough 
to  act  as  a  fly- wheel  in  carrying  the  trade 
over  the  notable  increase  in  the  demand 
which  spring  is  confidently  expected  to  bring. 
Much,  of  course,  will  depend  upon   develop- 


ments in  the  rail  trade.  If  next  year's  ton- 
nage is  anywhere  near  what  it  ought  to  be 
in  ordinary  times,  a  tremendous  pressure 
will  be  put  upon  the  capacity  of  that  part  of 
our  country  which  is  able  to  make  iron  at 
present  prices  at  a  moderate  profit. 


CLOSING  ON  HOLIDAYS. 

There  are  still  many  live  towns  in  which 
the  merchants  do  not  take  advantage  of 
public  holidays.  Truro?  N.  S.,  did  not  do 
so  until  about  two  years  ago.  Previous  to 
that  they  were  all  open  on  these  days  and 
the  poor  dealer  got  no  rest  whatever.  An 
agreement  was  prepared  and  signed  by  all 
the  retailers  to  close  on  Christmas,  New 
Year's,  Good  Friday,  Dominion,  Thanks- 
giving and  Truro's  natal  day.  The  Board 
of  Trade  looks  after  the  matter  and  publishes 
a  notice  a  few  days  before  each  holiday. 
People  are  thus  warned  of  the  closing. 

There  is  a  good  Board  of  Trade  in  the 
town,  and  there  is  no  reason  why  the  mer- 
chants should  not  carry  out  an  agreement 
to  close  at  6  or  7  o'clock  each  evening  ex- 
cepting Saturday.  It  is  done  in  many 
smaller  places  in  Nova  Scotia,  and  dealers 
who  have  got  into  the  way  would  not  think 
of  going  back  to  the  old  days. 
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BRITISH  INDUSTRIES. 

TINSLEY'S  Magazine  some  time  ago 
ran  a  series  of  articles  on  "  British  In- 
dustries." No.  xn  dealt  with  Day  & 
Martin,  blacking  manufacturers,  London. 
The  Grocer  now  submits  the  article  for  the 
perusal  of  the   trade  in    Canada.     It  reads  : 

In  our  day  the  standard  of  commerce  and 
not  the  laurel  crown  of  conquest  is  the 
means  whereby  the  capabilities  of  nations 
are  gauged.  In  a  country  wise  in  commerce, 
what  would  seem  to  be  insignificant  manu- 
factures can  be  transformed  into  eminently 
important  industries.  In  a  world  of  rapid 
change  the  small  business  of  the  day  before 
yesterday  becomes,  to-day,  the  centre  of  a 
world-wide  trade.  Blacking  is  a  production 
which  may  not  be  considered  of  vast  im- 
portance in  itself,  but  there  can  be  no  ques- 
tion as  to  its  manufacture  having  become  a 
most  important  British  industry,  thanks, 
mainly,  to  the  firm  of  Day  &  Martin,  whose 
name  has  grown  to  be  almost  synonymous 
with  their  goods.  One  cannot  speak  of 
Day  &  Martin  without  thinking  of  boot 
polish,  although  one  may  perhaps  have  oc- 
casion to  anathematise  blacking  for  not  be- 
ing "  dayandmartin." 

It  is  only  natural  that  the  names  of  the 
firm  and  of  their  production  should  come 
together  trippingly  on  the  tongue,  for  it  is 
now  something  more  than  a  century  since 
their  wares  first  came  before  the  public,  and 
their  fame  began  to  grow. 

Some  of  the  ingredients  of  their  famous 
blacking  are  not  exactly  a  secret,  indeed, 
"  Chambers'  Encyclopaedia "  and  other 
abundant  books  of  reference,  treat  the  firm 
of  Day  &  Martin  as  the  one  important  manu- 
facturing house,  and  their  class  of  production 
as  typical  of  the  whole  trade. 

If  it  is  wished,  the  cause  of  so  much  bright- 
ness may  be  kept  a  secret,  but  the  effect 
will  always  be  widely  known.  Many  more 
or  less,  especially  less,  authentic  legends  are 
told  in  connection  with  the  original  recipe. 
We  give  the  only  real  and  true  account ; 

About  one  hundred  and  fifty  years  ago, 
when  wigs  were  worn,  there  lived  a  maker 
of  perukes  at  Doncaster.  One  day  a  soldier 
came  to  the  shop  to  be  shaved,  and  men- 
tioned in  the  course  of  conversation,  for  our 
barber  was  cheerful  and  chatty,  that  he 
was  obliged  to  return  to  his  regiment,  sta- 
tioned in  York,  on  foot,  as  he  was  without 
the  necessary  money  for  coach  fare.  The 
barber  had  known  poverty  in  his  day,  and 
was  pleased  to  help  a  neighbour,  so  he 
either  gave  or  lent  His  Majesty's  man  the 
money  for  the  coach.  Unlike  most  good 
Samaritans,  this  one  was  rewarded  at  once. 
The  soldier  returned  to  York  in  due  course, 
and  wrote  to  Mr.  Martin,  the  hairdresser  of 
Doncaster,  with  the  returned  loan,  many 
sincere  thanks,  and  the  recipe  for  a  certain 
preparation  which  he  said  he  had  long  used 
with  excellent  effect  upon  the  boots  of  his 
officers.     Mr.  Martin  tried  the  manufacture 


of  this  material  and  found  it  successful;  he 
then  turned  his  thoughts  to  London,  where 
a  friend  of  his,  Mr.  Day  by  name,  carried 
forward  a  flourishing  business  in  Tavistock 
street,  then  a  rather  more  fashionable  part 
of  town  than  at  the  present  time.  Day  & 
Martin  decided  that  the  soldier's  recipe  was 
good,  they  began  to  make  their  famous 
blacking  from  it,  and  thus  were  laid  the 
foundations  of  one  of  the  most  splendid  and 
flourishing  business  which  London  knows. 

For  very  many  years  the  house  of  Day  & 
Martin  found  local  habitation  in  High  Hol- 
born,  to  which  address  they  had  removed 
after  outgrowing  their  original  quarters  in 
Tavistock  street.  Number  "97"  High  Hol- 
born  managed  to  contain  the  commerce  of 
this  house  for  something  over  eighty  years. 
As  the  business  grew  and  grew,  houses  to 
right  and  left  were  requisitioned,  and  an 
embargo  laid  upon  all  purchasable  adjoining 
property  ;  but  in  such  a  busy  London  artery 
as  Holborn  this  sort  of  extension  cannot  be 
carried  beyond  a   certain  point.     Although 


etc.,  in  the  second  and  larger  building.  The 
floors  of  both  blocks  cover  a  space  of  four 
acres  ;  one  may,  therefore,  suppose  that  the 
old  Holborn  difficulty — want  of  space — has 
been  banished  at  last. 

The  factories  at  the  back  alone  employ 
five  hundred  persons.  The  structure  is  built 
upon  the  "  mill "  principle,  which  has  the 
advantage  of  insuring  a  plenitude  of  light 
and  air ;  the  building  is  five  stories  in 
height,  each  floor  being  lofty  and  thoroughly 
well  lighted.  Of  course,  the  motive  power, 
the  machinery,  the  boilers,  etc.,  are  of  the 
very  latest  description  and  of  the  best  pos- 
sible kind. 

In  passing  through  the  factories,  the  firm's 
method  of  carrying  out  their  ideas  in  regard 
to  the  construction  of  the  works  suggests  to 
the  mind  a  well-known  phrase  from  the 
"  Table  Talk  "  of  Coleridge  —  "  The  great 
desiderata  are  taste  and  common  sense." 
In  no  building  have  we  seen  a  more  com- 
plete combination  of  these  two  qualities  ;  in 
the  construction   itself,   and    in  the   laying 


the  premises  had  at  last  become  a  vast  block 
of  buildings  they  were  still  too  small  for  the 
increasing  commerce  of  the  firm,  and  the 
erection  of  a  new  factory  became  a  burning 
question.  To  relieve  the  strain  upon  the 
London  head-quarters,  a  branch  factory  was 
established  in  Liverpool  some  few  years 
since.  This  move  brought  fresh  business  to 
Liverpool,  but  did  not  decrease  the  demands 
upon  London  in  any  appreciable  degree; 
thus  the  new  works  became  absolutely 
necessary  to  the  proper  conduct  of  the  trade. 
Day  &  Martin  have  been  fortunate  in  find- 
ing a  large  site,  suitable  to  their  purpose,  in 
the  Borough-road,  and  almost  adjoining  the 
Borough-road  station.  Here,  in  the  heart 
of  a  highly  important  industrial  centre,  they 
have  raised  the  new  factories,  of  which  we 
give  a  full  page  illustration.  A  glance  at 
this  little  picture  will  tell  the  reader  much. 
It  will  be  seen  that  the  block  fronting  upon 
the  Borough  road  is  divided  from  the 
quadrangular  factory  by  a  wide  street. 
The  well-appointed  offices  and  warehouses 
are  situated  in  the  first  block  ;  the 
manufacturing  departments,  packing  floors, 


down  of  the  plant,  the  eminent  desderata  of 
solidity,  light,  ventilation,  protection  against 
fire,  convenience  and  adaptability  of  ma- 
chinery, have  been  fully  considered  ;  in 
short,  there  are  few  factories  in  England  at 
once  so  well  designed  as  regards  utilitarian- 
ism, comfort  and  appearance. 

Day  &  Martin  originated  the  idea  of  using 
tins  some  60  or  70  years  ago;  they  have  al- 
ways been  popular,  and  of  late  years  have 
come  into  very  general  use  with  both  the 
army  and  navy  by  reason  of  their  light 
weight  and  easy  transit. 

The  packing -room  is,  of  course,  an  im- 
mensely important  one ;  when  one  con- 
siders the  enormous  tonnage  which  daily 
leaves  this  establishment,  it  becomes  un- 
necessary to  go  into  details.  These  goods  . 
go  all  over  the  world;  the  red-coated  carmen 
and  excellent  teams  of  horses  of  this  house 
are  to  be  seen  in  all  our  streets  and  docks 
delivering  goods. 

Wherever  Day  &  Martin  have  exhibited 
their  goods,  in  London,  in  Pans,  in  the 
United  States,  and  Australia,  the  highest 
awards  have  been  received  ;  were  proof  re- 
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quired,  this  international  verdict  of  excel- 
lence would  alone  prove  this  house  facile 
princeps  in  their  trade. 

In  the  illustration  of  the  works,  our  artist 
has  inserted  a  little  sketch  showing  the  old 
White  Hart  Inn,  situated  near  the  present 
site  of  Day  &  Martin's  factory,  which 
Charles  Dickens  has  made  famous  in  "  Pick- 
wick." At  the  time  when  Dickens  wrote  his 
"  first  and  funniest "  the  house  of  Day  & 
Martin  was  in  its  early  youth,  but  already 
well-known  and  evidently  well  thought  of  by 
Dickens,  as  may  be  seen  from  the  following 
quotation  :  The  scene  is  the  old  "  White 
Hart  "  where  Sam  Weller  occupies  the  post 
of  "boots";  Mr.  Jingle  and  the  spinster 
aunt  have  arrived — "  Mr.  Samuel  brushed 
away  with  such  hearty  goodwill,  that  in  a 
few  minutes  the  boots  and  shoes,  with  a 
polish  which  would  have  struck  envy  to  the 
soul  of  the  amiable  Mr.  Warren  (for  they 
used  Day  &  Martin's  at  the  '  White  Hart ') 
had  arrived  at  the  door  of  Number  Five." 

It  is  well-known  that  owing  to  the  careless 
habits  of  his  father,  and  to  the  fact  that  his 
uncle,  James  Lamert,  had  become  manager 
of  a  blacking  warehouse,  the  to-be-great 
novelist,  Charles  Dickens,  entered  upon  this 
trade  and  worked  long  and  wearily  at 
Hnngerford  Stairs.. 

Such  a  novelist  as  Dickens  must  use  every 
experience  of  his  life  ;  so  observant  a  man 
must  know  the  practical  as  well  as  the  ar- 
tistic value  of  all  that  comes  within  his  ken, 
and  so  we  find  that  even  his  knowledge  of 
the  qualities  of  blacking  is  not  allowed  to 
die,  but  becomes  immortal  on  his  wittiest 
pages.  Once  upon  a  time,  in  his  earliest 
days,  he  wrote  a  certain  "copy  of  verse," 
singing  the  praises  of  a  preparation,  at  one 
time  somewhat  of  a  rival  to  Day  &  Martin. 
Here  they  are  : 

"  I  pitied  the  dpve,  for  my  bosom  was  tender  ; 

I  pitied  the  sigh  that  she  gave  to  the  wind; 
But  I  ne'er  shall  forget  the  superlative  splendor 

Of  Warren's  Jet  Blacking,  the  pride  of  mankind." 

Later  experience  proved  to  him — what  the 
firm  have  so  often  told  the  world — that  Day 
and  Martin's  Blacking  is  the  best.  This 
fact  has  been  stated  on  almost  inaccessible 
Alpine  heights,  and  the  Pyramids  of  Egypt 
have  told  of  Peerless  Blacking. 


The  shoeblack  has  long  been  an  important 
person  in  the  London  streets  ;  much  of  his 
fame  he  owes  to  Number  "97,"  the  trade 
mark  of  this  house. 

About  the  time  that  Mr.  Martin  was  shav- 
ing the  soldier  at  Doncaster,  Mr.  Gay,  of 
"  Fables  "•  fame,  was  publishing  a  lively 
work,  under  the  title  of  "Trivia,  or  the  Art 
of  Walking  the  Streets  of  London;''  in 
which,  as  the  Goddess  of  Mud,  he  addresses 
the  fraternity  of  shoeblacks  : 

"  Go,  thrive  ;  at  some  frequented  corner  stand  ; 

This  brush  I  give  thee,  grasp  it  in  thy  hand  ; 

Temper  the  foot  within  this  vase  of  oil, 

And  let  the  little  tripod  aid  thy  toil ; 

On  this  methink  I  see  the  walking  crew, 

At  thy  request  support  the  miry  shoe  ; 

The  foot  grows  black  that  was  with  dirt  embrown'd 

And  in  thy  pocket  jingling  halfpence  sound. 

The  Goddess  plunges  swift  beneath  the  flood, 

And  dashes  all  around  her  showers  of  mud  ; 

The  youth  straight  chose  his  post;  the  labor  ply'd 

Where  branching  streets  from  Charing  Cross  divide  ; 

His  treble  voice  resounds  along  the  Mews, 

And  Whitehall  echoes—'  Clean  your  honor's  shoes. 

Thereis  no  more  interesting  pageinthehi?- 
toryof  this  house  than  that  which  tells  oftheir 
connection  with  the  energetic  army  of  shoe- 
blacks now  to  be  found  in  every  part  of  the 
metropolis  and  all  over  the  kingdom.  It  is 
said  that  nine  out  of  ten  of  the  boxes  be- 
longing to  the  Shoeblack  Brigade  bear  the 
legend  "Day  and  Martin."  The  stock  in 
trade  is  the  free  gift  of  the  firm,  who  thus 
fully  equip  many  hundreds  of  men  and  boys, 
enabling  those  who  would  otherwise  be  un- 
employed to  gain  an  extremely  honest  living 
and  a  very  fair  wage. 

That  this  practical  philanthropy  of  a  com- 
mercial house  should  find  its  reward  in  ex- 
tending trade  is  only  a  logical  result.  But 
apart  from  the  Shoeblack  Brigades,  many 
acts  of  wise  liberality  are  connected  with 
this  house  ;  fortunes  have  been  made  here 
in  which  the  deserving  poor  have  shared. 
To  mention  one  instance  !  Mr.  Day,  the 
founder  of  the  firm,  built  almshouses  at 
Edgeware  and  founded  the  Blind  Man's 
Friend  Charity,  which  he  endowed  with 
,£100,000. 

Although  the  ordinary  boot  blacking  is 
the  staple  of  this  firm's  trade,  there  are  many 
collateral  goods  manufactured  and  supplied 
to  dealers  in  large  quantities.  These  include 
such  accessories  to  the  blacking  trade  as  their 


celebrated  Kid  Renovating  Polish,  Russet 
Cream  for  restoring  and  polishing  the  brown 
leather  boots,  leggings,  etc.,  which  are  now 
worn,  and  the  like.  Harness  Blacking, 
paste,  and  other  compositions  of  this  nature, 
are  also  among  their  well-known  produc- 
tions. Brunswick  Black,  Berlin  Black, 
Pouch  Blacking,  Waterproof  Dubbin,  Brass 
and  Burnishing  Polish  and  Paste,  and  Furni- 
ture Polish  are  all  among  the  specielties 
which  the  firm  have  brought  before  the 
public  in  time  to  anticipate  a  demand. 

The  founders  of  this  house  have  long 
since  passed  away  ;  their  successors  have 
come  into  it  bringing  with  them  the  energy 
and  ability  which  have  more  than  maintain- 
tained  the  prestige  of  the  firm.  The  present 
conduct  of  the  trade  is  an  important  admini- 
stration in  itself,  but  "  the  work  divided 
aptly,  shorter  grows,"  and  this  immense 
concern  now  runs  along  the  road  to  lasting 
fame  upon  well-oiled  wheels. 


THE  KNIGHTS  OF  THE  GRIP. 

The  Commercial  Travellers'  Association 
met  on  Saturday  night  last  and  nominated 
these  officers  for  the  election,  which  takes 
place  December  28  : 

Directors — H.  Bedlington,  John  Burns, 
William  Caldwell,  R.  H.  Cosby,  J.  H.  De- 
vaney,  E.  Fielding,  J.  B.  Gillespie,  H.  Good- 
man, A.  Hart,  R.  Ivens,  H.  Leeson,  ].  Mul- 
drew,  C.  H.  Murdock,  J.  R.  Muir,  J.  McKay, 
John  Orr,  E.  E.  Stan,  R.  J.  Salsbury,  J. 
Taylor,  George  West  and  G.  M.  White. 

Toronto  Board — President,  R.  H.  Gray 
(acclamation)  ;  first  vice-president,  James 
Haywood,  R.  J.  Orr  ;  second  vice-president, 
W.  C.  Ellis,  C.  E.  Kyle  ;  treasurer,  James 
C.  Black  (acclamation). 

At  the  general  meeting  of  the  Western 
Ontario  Commercial  Travelers'  Association, 
held  in  London,  J.  M.  Dillon  was  elected  by 
acclamation,  as  were  the  other  officers,  as 
follows  :  First  vice-president,  P.  J.  Conroy  ; 
second  vice-president,  Daniel  Mackenzie  ; 
third  vice  president,  A.  W.  Robertson,  Ham- 
ilton; secretary,  Alfred  Robinson  ;  treasurer, 
Samuel  Munro.  R.K.Hope  and  John  Booker, 
of  Toronto,  were  nominated  on  the  Board  of 
Directors. 
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TRADE    CHAT. 

EIGHTY  per  cent,  of  wheat  available 
for  export  in  Manitoba  and  Territories 
has  been  shipped  out.  The  balance 
will  be  stored  in  Fort  William  elevators  un- 
til the  opening  of  navigation  in  the  spring. 

Mr.  J.  W.  Redfern,  the  Owen  Sound 
hardwareman,  took  possession  of  his  new 
premises  on  Monday  evening. 

The  operators  in  the  binder  twine  factory 
at  the  Kingston  penitentiary  are  engaged  in 
making  twine  for  next  summer. 

Toronto's  street  commissioner  is  putting 
up  new  street  signs.  The  letters  ate  made 
of  aluminum,  and  are  on  a  background  of 
cast-iron  plate. 

C.  S.  Scott  has  been  appointed  permanent 
liquidator  of  the  Hamilton  Bridge  Co.  The 
works  will  be  closed  down  to-morrow,  and 
will  be  offered  for  sale  by  tender. 

The  plant  from  the  Hamilton  glass  works 
is  now  being  removed  to  Toronto.  It  is 
doubtful  if  the  factory  will  ever  be  opened 
up  again.  It  is  also  said  that  the  Burling- 
ton factory  will  be  closed  down  in  the 
spring. 

Stanley  Mills  &  Co.,  hardware  merchants, 
Hamilton,  have  purchased  Ex-A'd.  Kelly's 
property  on  King  street  east,  aear  James 
street,  for  $65,000.  When  the  leases  of  the 
principal  tenants  expire  a  five-story  building 
will  be  erected. 

At  a  meeting  of  the  stockholders  of  the 
Vehicle  Company,  Kingston,  held  Tuesday, 
the  appointments  of  G.  Richardson  as  presi- 
dent, and  C.  Livingston   as   vice-president, 

were  confirmed. 

f 

Iron  Age  says  :  The  steel  rail  manufac- 
turers for  1895  have  decided  to  lower  the 
prices  $2  per  ton  on  all  rails,  45  pounds  per 
yard  and  upwards,  thus  making  the  price 
$22  east  and  $23  west.     This  is  official. 

Mr.  A.  Huson  and  Horace  Huson  have 
purchased  the  hardware  stock  of  the  estate 
of  T.  G.  Watson,  and  intend  carrying  on  the 
hardware  business  in  their  own  store  next 
door  to  the  old  stand. — Review,  Paris. 

The  new  mining  laboratory  at  the  School 
of  Mines,  Kingston,  will  be  completed  this 
week,  and  will  then  be  ready  for  work  in 
crushing  and  testing  ores.  Crushers,  stamps 
and  concentrating  machines  will  be  set  up 
this  week. 

An  action  for  $5,000  damages  has  been 
taken  against  the  Dominion  Bridge  Co.  and 
Brunet  &  Fils,  contractors,  Montreal,  by  the 
heirs  of  Joseph  Marquis,  one  of  the  victims 
of  the  street  railway  building  accident.  The 
action  will  decide  who  was  responsible  for 
the  recent  catastrophe. 

One  of  the  applications  of  electricity,  as 
described  in  The  St.  Louis  Globe-Democrat, 
is  to  the  sealing  of  cans  of  fruit  and  pre- 
served meats.  A  conductive  layer  is  formed 
on  the  lid  of  the  can,  and  a  metal  coating  is 
deposited  by  the  ordinary  methods  of  electro- 


plating. The  process  is  being  applied  to  the 
sealing  of  bottles  of  wine,  beer  and  chemi- 
cals with  a  metallic  coating  or  capsule. 

T.  J.  Ryan,  crown  lands  agent  at  Sudbury, 
was  in  Toronto  last  week.  He  reported  con- 
siderable activity  in  the  nickel  industry,  and 
said  that  the  development  of  properties  has 
shown  very  favorable  indications.  On  the 
Wahnapitae  river,  twenty  miles  north  of 
Sudbury,  very  valuable  gold  discoveries  have 
been  made. 

A  correspondent  of  The  Empire  writes  : 
"  To  cement  leather  to  metal,  spread  over 
the  metal  a  thin,  hot  solution  of  glue.  Soak 
your  leather  well  with  a  warm  solution  of 
gall  nuts  before  placing  it  on  the  metal. 
Press  down  firmly,  and  let  dry.  Cemented 
in  this  way,  leather  will  tear  before  it  can  be 
separated  from  the  metal." 

Navigation  has  closed  at  Collingwood,  all 
the  steamers  of  the  competing  lines  now  be- 
ing prepared  for  winter  quarters.  The 
harbor  is  full  of  vessels  of  all  kinds,  sizes  and 
qualities.  Watchers  from  the  distant  light- 
houses are  coming  home  to  spend  the  winter 
with  their  families,  and  the  town  is  alive  with 
sailors  and  returned   fishermen. 

The  new  vessel  building  at  the  dock  at 
Collingwood  is  getting  along  rapidly.  The 
planking  and  steel  plates  will  be  put  on  at 
once.  Every  effort  will  be  made  to  have  this 
mammoth  steamer  ready  for  sea  by  the  middle 
of  April  next.  Two  or  three  other  vessels  are 
to  be  constructed  here  before  the  opening  of 
navigation. 

At  a  largely  attended  meeting  of  the  Re- 
tailers' Association  held  in  Delmonico  hall,  a 
constitution  and  by-laws  for  the  government 
of  the  organization  was  adopted  and  forty 
new  members  were  added  to  the  roll.  An- 
other meeting  will  be  held  in  a  fortnight,  at 
which  several  questions  of  interest  to  the 
retail  trade  will  be  discussed.  The  member- 
ship fee  has  been  placed  at  $1  for  merch- 
ants and  50c.  for  salesmen. — Free  Press, 
Winnipeg. 

A  meeting  of  the  Beaver  Steamship  Co.'s 
creditors  was  held  in  Liverpool.  It  was 
stated  that  if  a  certain  Liverpool  bank  were 
entitled,  under  the  debentures,  to  a  charge 
in  the  company's  assets,  there  would  be 
nothing  left.  The  courts  could  not  decide 
whether  or  not  the  debenture  holders  were 
entitled  to  the  first  charge  until  after  the 
arrival  of  the  vice-president  with  the  trust 
deed,  and  the  appointment  of  an  official 
liquidator.  Proposals  for  a  compromise 
have  been  made, 

Application  will  be  made  for  incorpora- 
tion by  letters  patent  of  the  Ottawa  Porce- 
lain and  Carbon  Company  (limited),  with  a 
capiat  of  $100,000  ;  also  of  the  Facer  Ham- 
mered Solid  Steel  Car  and  Locomotive 
Wheel  Company,  with  a  capital  of  $150,000, 
and  quaiters  at  Berlin,  Ont.;  also  the  Mica 
Boiler  Covering  Company  (limited),  with 
headquarters  at  Toronto,  and  a  capital  stock 


of  $150,000.  The  proposed  incorporators  of 
the  latter  company  are  Horace  Thorn,  John 
Foy,  H.  C.  Hammond,  A.  D.  Benjamin,  N. 
Kingsmill,  F.  D.  Benjamin  and  H.  C. 
Mitchell,  all  of  Toronto. 

There  was  lately  heard  a  case  in  which 
the  plaintiff  testified  that  his  financial  posi- 
tion had  always  been  good.  The  opposing 
counsel  took  him  in  hand  for  cross-examina- 
tion and  undertook  to  break  down  his  testi- 
mony upon  this  point.  "Have  you  ever 
been  bankrupt?"  asked  the  lawyer.  "I 
have  not,"  was  the  answer.  "  Now,  be  care- 
ful ;  did  you  ever  stop  payment  ?  "  "  Yes." 
"  Ah,  I  thought  we  should  get  at  it  finally. 
When  did  that  happen?"  "After  I  had 
paid  all  I  owed.'' 

The  following  is  the  list  of  the  railways 
subsidized  this  year  by  the  Quebec  Govern- 
ment, with  their  respective  amounts  : — Que- 
bec and  Lake  St.  John,  $389,258  ;  Bay  de 
Chaleurs,  $169,180  ;  Montreal  and  Western, 
$85,000 ;  Ottawa  and  Gatineau  Valley, 
$72,800;  Canada  Atlantic,  $7,000  ;  Mont- 
fort  Colonization,  $34,250  ;  Orford  Mount- 
ain, $21,520 ;  Lotbiniere  and  Megantic, 
$37,983.25;  United  Counties,  $37,042.50; 
Phillipsburg  Quarries  Junction,  $25,720 ; 
Quebec,  Montreal,  Ottawa  and  Occidental, 
$46  977-69- 


SKY-ROCKET  CLERKS. 

Merchants  are  often  very  short-sighted, 
says  Dry  Goods  Reporter,  in  judging  of  the 
ability  of  their  clerks,  and  commit  the  mis- 
take of  overlooking  conscientious  clerks  who 
a  e  steadily  and  earnestly  working  away  con- 
serving the  best  interests  of  the  merchant, 
and  giving  their  approval  and  encourage- 
ment to  the  superficial  sk) -rocket  clerk  who 
is  bent  only  on  making  a  good  showing, 
whatevei  the  cost  may  be.  Among  other 
things,  the  "  sky-rocket "  clerk  seeks  to 
show  only  the  most  attractive  goods,  the 
easy  sellers.  He  scorns  shop- worn  goods 
or  those  which  have  not  caught  on  to  popular 
favor  because  they  take  time  to  sell.  The 
conscientious  clerk,  on  the  other  hand,  be- 
lieves that  he  will  best  conserve  his  em- 
ployer's interest  by  clearing  out  such  goods 
as  quickly  as  possible,  even  if  it  does  take 
more  time,  and  avoid  having  them  become 
dead  stock  on  his  hands,  necessitating 
a  fearful  sacrifice  in  price  to  get  rid  of 
them.  He  will  not  run  the  risk  of 
offending  a  regular  and  good,  but  somewhat 
slow,  customeriby  treating  her  in  an  im- 
patient and  hasty  manner  because  others 
are  waiting.  He  is  long  sighted  enough  to 
seek  to  please  and  bring  back  every  cus- 
tomer he  waits  on,  even  if  the  temporary 
showing  be  not  so  great.  The  "  sky-rocket  " 
clerk  makes  a  rush  for  every  customer  com- 
ing to  the  department,  unmindful  of  the 
rights  and  claims  of  other  clerks.  He  is 
afraid  to  have  her  look  around  any  length 
of  time  for  fear  some  other  clerk  might  get 
a  sale  in  ahead  of  him,  and  therefore  pounces 
upon  her  immediately,  running  the  risk  of 
offending  by  overdue  haste.  He  is  brilliant 
while  he  lasts,  but  he  seldom  lasts  long. 
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GUARDS . . . 


Inside  Fine  Woven  Wire  Blinds, 
Lettered  or  Plain 


Basement  Window  Guards 
Factory  and  Mill  Window  Guards 
School  and  Church  Window  Guards 
Store  Front  Guards 
Office  Counter  Railings .... 


MANUFACTURED    BY 


THE  B.  GREENING  WIRE  CO,,  Limited 

HAMILTON,     CAN. 


WRITE    FOR    CATALOGUE 


IRON  VS.  STEEL  FOR  CHAINS. 

AN  English  letter  gives  the  following 
as  to  the  relative  standing  of  steel 
and  iron  for  heavy  chains,  in  the 
opinion  of  large  manufacturers  of  chains  and 
cables.  It  will  be  noted  incidentally,  re- 
marks Iron  Trade  Review,  that  no  opinion 
is  expressed  as  to  the  strength  of  weldless 
links  of  steel.  The  strength  of  these  latter 
has  been  well  established  by  experiment  as 
much  beyond  that  of  welded  iron,  saying 
nothing  of  their  greater  reliability  : 

"  I  have  recently  had  occasion  to  inter- 
view certain  of  the  leading  chain  cable 
makers  in  the  Tiptor.  and  Dudley  districts 
as  to  their  views  on  the  suitability  of  steel 
for  chain  and  cable  making,  and  in  the 
present  state  of  the  steel  question  they  are 
particularly  interesting.  That  part  of  the 
country  is  the  seat  of  this  special  class  of 
work  and  is,  therefore,  the  chief  centre  for 
the  United  Kingdom,  if  not,  indeed,  for  the 
whole  of  Europe.  The  most  important 
firms  declare  that  they  have  very  little  faith 
in  chains  or  cables  made  from  steel,  for  the 
reason  that  they  can  never  depend  on 
sound  welding.  They  have  made  numerous 
experiments,  but  have  not  as  yet  come 
across  any  steel  that  will  weld  with  the 
same  amount  of  security  as  the  best  brands 
of  chain  iron.  During  the  past  25  years 
they  have  experimented  upon  nearly  every 
kind  iT  steel  bar  mafe  for  chain  purposes, 
and  they  go  so  far  as  to  say  ihat  a  steel 
chain  with  welded  links  can  never  hope  to 
be  classed  with  anything  above  a  third-rate 
quality  of  iron.  The  firm  informed  me  that 
the  same  thing  applies  to  railway  and 
colliery  w  gon  couplings,  and  illustrate 
tests  made  at  Lloyd's  public  testing  ma- 
chine, in  '  which  Siemens  steel  couplings, 
made  especially  for  testing,  broke  at  a 
strain  of  45  tons,  compared  with  59 >£  tons 
borne  by  the  celebrated  Bowling  iron  (York- 
shire) and  66^  tons  and  67  >£  tons  from 
iron  employed  at  this  firm's  woik. 

"These  ironmasters  further  stated  that 
although  the  mild  steel  now  put  upon  the 
market  is  much  better  than  a  few  years 
back,  the  expectation  that  this  material 
would  supersede  iron  for  heavy  chain  manu- 


facture has  not  been  realized.  As  a  strik- 
ing example  of  the  preference  which,  even 
among  steelmasters,  exist  for  chains  of  iron, 
the  firm  mentioned  that  it  supplies  the  lead- 
ing steelmakers  in  the  country  with  crane 
chains,  and  these  all  specify  iron." 


A  TRADE  OR  A  PROFESSION. 

The  question  of  whether  a  boy  shall  learn 
a  trade  or  go  into  a  profession  is  one  which 
is  troubling  a  great  many  parents  just  now, 
says  Sanitary  Plumber.  It  is  one  which  is 
not  always  easy  to  settle.  If  a  boy  has  any 
mechanical  inclination  or  skill,  undoubtedly 
the  trade  is  the  better,  more  money-making 
and  more  satisfactory  line  for  him  to  follow. 
In  learning  a  trade  to-day  there  must  be  a 
radical  departure  from  the  old  methods.  It 
is  out  of  the  question  to  go  into  a  shop  to 
learn.  One  must  seek  the  trade  schools  and 
learn  the  "  why  "  before  learning  the  hand 
skill.  The  reason  is  as  important  as  the  way. 
But  in  selecting  a  trade  as  a  foundation  for 
business,  let  the  beginner  beware  of  one  im- 
portant point.  It  is  not  worth  while  to  learn 
any  trade  in  which  machinery  is  taking,  or 
is  likely  to  take,  an  important  part  ;  that  is, 
it  is  not  worth  while  to  go  into  such  a  trade 
unless  one  can  enter  it  as  a  maker  of  ma- 
chines or  a  superintendent. 

At  the  present  time,  for  example,  carpen- 
try is  becoming  less  and  less  a  skilled  trade 
and  more  and  more  a  matter  of  fine  machin- 
ery and  good  superintendence.  The  car- 
penter of  to-day  hangs  ready  made  doors 
and  nails  in  place  ready  made  wainscoting, 
la  the  plumbing, gas  fitting  and  steam  fining 
trades,  on  the  contrary,  there  is  still  a  large 
field  for  the  skill  and  knowledge  of  the 
individual. 

But  the  boy  who  learns  any  one  of  these 
trades  to-day  must  remember  that  it  is  his 
brains  and  not  his  skill  of  hand  which  will 
make,  him  an  easy  place  in  the  world,  bring 
him  business  and  wealth.  There  are  veiy 
few  lines  of  business  at  the  present  time  in 
whi:h  mere  skill  of  hand  counts  very  much. 
This  is  the  age  of  brains  ;  it  is  the  age  in 
which  knowledge  of  business  and  ability  to 
work  in  a  practical  way  combined  makes  the 


rich  man.  The  idea  that  the  young  man 
should  keep  uppermost  in  his  mind  is  to 
learn  how  to  do  those  things  which  cannot 
be  done  by  machinery  and  which  require 
skill  and  brains  combined. 


PLATE  DEVELOPMENT. 

The  plates  were  in  the  early  days  ham- 
mered by  hand  from  iron  made  in  the  char- 
coal hearth,  and  the  cleaning  was  done  by 
immersion  in  sour  barley  water.  In  1728 
the  rolling  of  the  sheets  was  introduced  by 
Hanbury  at  Pontypool.  Sulphuric  acid  was 
used  instead  of  barley  water  in  1806.  And 
so  it  was  that  one  improvement  gradually 
followed  another.  For  making  this  im- 
portant article  of  commerce  thin,  either 
wrought  iron  of  a  special  quality  is  used,  or 
steel,  principally  Siemens,  nowadays,  it  is 
said.  The  bars  are  cut  into  suitable  lengths 
and  each  is  heated  to  redness.  It  is  then 
passed  through  rollers  until  about  double  its 
original  length.  The  next  step  consists  in 
folding  it  across  the  middle.  It  is  then 
reheated  and  rerolled.  The  doubling-up 
process,  heating  and  rolling,  continues  until 
a  proper  thickness  has  been  reached.  The 
sheets  are  cut  to  size,  and  are  then  in  the 
form  of  rough,  black  plates,  coated  with 
black  oxide.  This  oxide  is  removed  by  a 
bath  of  warm  dilute  sulphuric  acid  and  rub- 
bing with  sand  and  water.  After  thorough 
annealing  the  plates  are  ready  for  the  tin 
coating.  They  are  first  of  all  treated  to  a 
thorough  bath  of  grease,  and  are  afterward 
plunged,  at  twoor  more  stages  of  the  process, 
into  melted  tin.  They  are  finally  cleansed 
from  grease,  classified  and  packed  for  the 
market. 


SELLING  COMPUTING  SCALES. 

A  traveler  has  sold  a  number  of  computing 
scales  in  the  Maritime  Provinces.  He  goes 
into  a  town  and  tells  them  his  price  is  $130, 
but  in  order  tD  introduce  them  he  will  sell 
two  in  each  town  at  $100.  After  that,  they 
say,  the  manufacturers  positively  refuse  to 
dispose  of  any  at  less  than  $130.  It  is  hard- 
ly likely  that  this  rule  will  be  adhered  to, 
however,  as  the  company  must  have  a  very 
large  profit  at  $100.  The  scale  is  a  good 
one,  and  apparently  accurate,  but  it  is  ques- 
tionable whether  it  will  pay  the  average 
dealer  to  invest  at   so  high  a  price. 
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MONTREAL    MARKETS. 

Montreal,  Dec.  7,  1894. 

HARDWARE. 

THE  past  week  again  witnessed  a  re- 
newed degree  of  activity  in  many  lines 
of  shelf  hardware,  which  fact  was  an 
agreeable  surprise  to  traders  generally.  No 
one  however  expects  the  activity  to  be  last- 
ing; in  fact,  they  look  for  a  dull  trade  after 
this  week  until  the  turn  of  the  year.  The 
main  feature  of  the  week  has  been  the  good 
volume  of  orders  for  skates  and  sleigh  bells, 
and  accompanying  these  was  a  fair  sorting 
demand  for  hinges,  cow  ties  and  other  lines. 
In  a  word,  though  the  aggregate  week's  trade 
was  not  of  large  proportions  the  turnover 
was  quite  satisfactory  on  the  whole. 

Wire — Fair  orders  in  a  small  way  for  hay 
baling  wire  were  noted  this  week,  but  other- 
wise the  market  is  quiet. 

ROPE — Demand  for  rope  was  of  a  quiet 
jobbing  kind,  and  there  is  no  change  in 
prices.  We  quote  as  follows  :  Sisal  at  7 
to  T^ic.  for  7-i6in.  and  upwards,  and  14  to 
15c.  deep  sea  line.  Pure  Manilla,  9}4c.  for 
7- 16  in.  and  upwards,  10c.  for  smaller  sizes. 

Cut  Nails — Buyers  confine  themselves  to 
immediate  wants,  and  the  demand  in  this 
connection  is  small,  so  that  nails  rule  very 
quiet.  Sellers  hold  that  it  is  difficult  to  in 
duce  an  order,  even  for  a  small  quantity,  at 
$1.50,  but  we  quote  a  range  of  $1.50  to 
$1.60. 

Wire  Nails — There  has  been  little  or  no 
change  in  these.  The  fact  of  the  low  cor- 
poration tender  in  Toronto  has  caused  some 
discussion  here,  which  is  referred  to  else- 
where. Discounts  are  unchanged  at  75,  10 
and  5,  with  3  per  cent,  for  cash,  as  before. 


Horse  Nails — Some  fair-sized  lots  have 
been  sent  forward, but  there  are  no  symptoms 
of  sustained  activity.  The  basis  remains  60 
per  cent,  and  60 and  2l/z  per  cent,  on  the  two 
standard  lines. 

Tacks — Nothing  special  in  tacks,  and 
prices  remain  as  before. 

Chain — A  few  sorting  lots  of  cow  ties  have 
been  going  forward  with  lots  of  winter 
goods. 

Horseshoes— Demand  for  these  is  not 
quite  as  brisk  as  it  was,  but  values  remain 
steady.  We  quote:  $3.50  for  iron  shoes  ; 
steel  shoes  :  XI.,  Nos.  o,  1  and  2,  $5.75  per 
100  lbs.;  Nos.  3  and  4,  $5  ;  assorted  sizes, 
$5.50  ;  steel  toe  weight  shoes,  Nos.  1  to  4, 
$6  per  100  lbs. 

Ware — There  has  been  nothing  special 
to  report  in  this  line. 

Plumbing  Supplies— Business  remains 
as  flat  as  ever. 

Building  Supplies— The  same  remarks 
apply  to  this  line. 

Lead  Pipe — These  are  quiet  and  un- 
changed. 

Hinges— A  few  fair  s:zed  lots  of  T  and 
strap  hinges  have  been  moving,  but  the  de- 
mand is  falling  off. 

Tools — No  special  activity  is  to  note  in 
these,  and  they  are  apt  to  rule  quiet  now. 

Clothes  Wringers — No  change,  quiet- 
ness being  the  dominant  feature. 

Lamp  Goods — A  quiet  trade  is  to  note  in 
these,  principally  in  staple  sizes  of  lamp 
burners 

Sporting  Goods — There  is  no  life  in 
these  now,  demand  being  about  over. 

Cutlery — Trade  is  this  line  is  falling 
off. 


Winter  Goods— Demand  for  sleigh  bells 
and  skates  has  continued  fairly  active,  these 
goods,  in  fact,  being  the  pivot  on  which  the 
shelf  goods  swung  this  week. 

Tar,  Etc. — There  has  been  no  change  in 
this  line,  business  ruling  quiet.  We  quote 
as  follows :  Resins,  $3  to  $5.50,  as  to  brand  ; 
coal  tar,  $3 .25  to  $3.75  ;  cotton  waste,  5to7c. 
for  colored  and  7  to  10c.  for  white  ;  oakum, 
5X  t0  7J^C)  and  cotton  do.,  10  to  12c. 

Turpentine— This  rules  dull  and  un- 
changed at  last  week's  decline — 42  to  44c. 

Cement — This  market  is  firm  at  the  ad- 
vance noted  last  week.  We  quote  English 
at  $205  to  $2.15  and  Belgian,  $1.9010  $2. 

Firebricks — A  fair  sort  of  trade  is  doing 
in  firebricks  at  $15  to  $22  per  1,000,  as  to 
brand. 

METALS. 

There  has  been  no  change  in  the  position 
of  the  heavy  iron  and  metal  market  of  a 
radical  kind.  Pi  ices  as  a  rule  are  steady, 
except  on  bar  iron,  which  continues  more  or 
less  unsettled.  The  offer  of  some  samples 
of  American  galvanized  plates  has  been  one 
of  the  new  features  of  the  week.  The  facts 
in  connection  with  it  are  referred  to  specially 
elsewhere. 

Pig  Iron— There  has  been  but  little  life 
in  the  pig  iron  market  since  our  last.  The 
sale  of  an  occasional  car  lot  of  Scotch  pig 
and  some  Canadian  are  about  the  only 
business  that  has  been  put  through.  Ameri- 
can pig  is  still  offered  at  the  same  range, 
$17.50  and  $18.  We  quote,  ex  store  :  Surn- 
merlee  and  equal  brands,  $21 ;  Carnbroe  and 
Eglintcn,  $19.50;  Ferrona,  $17.25  to  $18  ; 
Siemens,  No.  1,  $17.25  to  $18. 

Bar  Iron— This  branch  of  the  trade  con- 
tinues unsettled.     There   ate    dealers  who 


The  Splendid  Oil  Heater 


WILL  HEAT  A  ROOM  20  FT.  SQUARE 


No  Soot 
No  Smoke 
No  Odor 


Requires  no  more  care  than   an  ordinary 

lamp. 

Just  the  thing  before  a  stove  or  furnace  is 

started 

We  can  supply  a  three-hole  extension  top, 

making  it  a  perfect  oil  stove. 


The  McClary  Mfg.  Co. 

London  Toronto 

Montreal  Winnipeg  Vancouver 
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MONTREAL   MARKETS— Continued 

will  not  do  business  under  $i  65,  but  as  there 
are  others  who  are  accepting  orders  at 
$1-57^  to  $1.60,  the  former  are  not  doing 
any  trade. 

Tin  Plates — The  steady  feeling  no.ed 
last  week  is  well  maintained,  but  business  is 
very  limited.  We  quote  :  Cokes,  $2.85  to  $3, 
and  charcoal,  $3.25  to  $3.50. 

Terne  Plates — A  few  small  lots  have 
been  moved  within  our  range  of  $5.75  to 
$6.25,  bu',  as  a  whole,  business  is  very  dull. 

Canada  Plates — A  very  moderate  job- 
bing demand  is  all  there  is  to  report  in  this 
line,  but  prices  are  steadily  held  at  $2.05  to 
$2.15. 

Sheet  Iron — Only  a  quiet  business  do- 
ing at  unchanged  prices — $2.20  to  $2  30  for 
No.  28  gauge. 

Tron  Pipe — There  is  only  a  small  jobbing 
trade  doing  in  iron  pipe.  Discounts  are  70 
and  5  for  black  and  50  and  5  for  galvanized. 

Ingot  Tin — This  line  remains  steady  on 
spot,  and  though  outside  markets  rule  very 
easy,  sales  having  been  made  in  New  York 
at  I3/4C>  tne  spot  range  is  quoted  at  i6>£  to 
1 8c. 

Copper — There  is  no  change  in  copper, 
which  rules  quiet,  with  prices  steady  at  q% 
to  io^c 

Lead — There  is  very  little  demand  for 
lead,  but  prices  are  steady  at  $2.85. 

Spelter — The  easy  tone  in  spelter  con- 


tinues, and  prices  are  again  lower.  We  now 
quote  $4  to  $4.25. 

Zinc  Sheets — There  has  been  a  quiet 
demand  for  these  at  $4.50  to  $4.75. 

Antimony — Featureless  and  unchanged 
at  10c. 

Hoops  and  Bands— No  change  or  ac- 
tivity to  note,  and  we  quote  $2.20  to  $2.30. 

Galvanized  Iron— There  is  only  a  very 
quiet  trade  doing.  We  quote  :  4'X  to  4^c. 
for  No.  28  Queen's  Head;  Morewood,  S&'to 
6c. ;  tinned  sheets,  coke,  No.  24,  6  to  6Xc  ; 
No.  26,  6yi  to   6%"c ,  with    the  usual  extra 

for  larger  sizes. 

GLASS. 
The  window  glass  market  is  without 
change.  Prices  here  are  nominally  the  same 
on  the  basis  of  $1.25  for  fir=.t  break,  but,  as 
noted  last  week,  this  would  bs  cut  in  the 
case  of  a  round  lot.     Putty  in  bulk  remains 

at  $1  85. 

PAINTS  AND  OILS. 

There  has  been  little  change  in  the  situa- 
tion of  this  market,  except  that  the  demand 
is  now  almost  nil,  and  most  of  the  houses 
are  stock-taking.  We  quote  :  Choice 
brands  white  lead,  Government  stand- 
ard, $4  75  ;  No.  1,  $4.50;  No.  2,  $4.25; 
No.  3,  $4;  No.  4,  $3.75;  dry  white  lead, 
4^"c;  red  lead,  pure,  4'Xc-;  do.,  No.  1,  4c; 
zinc  white, pure,  $7.25;  No.  1,  $6.25  ;  No.  2, 
$5.25;  linseed  oil,  raw,  57  to  58c,  boiled,  60 
to  61c;  putty  in  bulk,  $1.85. 

CHEMICALS    AND    DYE8TUFFS. 

Business  in  heavy  chemicals  is  very  quiet 
and  prices  are  much  the  same  as  they  were. 


We  quote  as  follows:  Bleaching  powder,  $2.50 
to  $2.75;  bicarb.  soda,$2.25  to  $2.35;  sal  soda 
70  to  75c.  ;  carbolic  acid,  1  lb.  bottles,  25  to 
30c.  ;  caustic  soda,  60  per  cent.,  $2.15 
to  $2.75  ;  ditto,  70  per  cent.,  $2.40  to  $2. 50  ; 
chlorate  of  potash,  20  to  22c;  alum,  $1.40  to 
$1.50  ;  copperas,  7s  to  80c.  ;  sulphur  flour, 
$1.75  to  $2.00  ;  ditto  roll,  $2.00  to  $2.10  ; 
sulphate  of  copper,  $4.50  to  $5.00  ;  white 
sugar  of  lead,  7j£  to  8>^c.  ;  bich.  potash, 
10  to  12c.  ;  sumach,  Sicily,  per  ton,  $75  to 
$80;  soda  ash,  481050  per  cent.,  $1.15  to 
$1.50  ;  chip  logwood,  $2.00  to  $2.10;  castor 
oil,  t>%  to  7G,  and  Norwegian  cod  liver  oil, 
$25  to  $26. 

PETROLEUM. 

The  petroleum  market  is  without  change 
and  values  are  well  maintained.  We  quote  : 
Canadian  refined,  12c.  in  shed  in  Montreal 
for  round  lots,  and  I2>£  to  13c.  for  smaller 
quantities,  with  a  discount  of  2  percent,  for 
cash.  American  petroleum  is  quoted  at  15c. 
car  lots  and  16c.  smaller  lots. 

HIDES. 

Demand  for  hides  is  fairly  good,  and  quite 
a  large  volume  of  business  has  been  put 
through.  Receipts  are  large  owing  to  the 
cold  weather,  but  stocks  have  not  accumu- 
lated. Regular  values  are  unchanged  at  4 
to  4>^c.  for  No.  1;  3c.  for  No.  2,  and  2c.  for 
No.  3  Sheepskins  and  lambskins  are  com- 
ing in  freely,  and  are  rather  easier  at  55  to 
60c.     Calfskins  are  quoted  at  5  to  6c. 


WRAPPING 
PAPERS 

PAPERJACS 

THE 

E.B. 
EDDY 

GO. 

HULL,  CAN. 


Both  plain  and  printed.  Any 
size,  weight,  color,  quality  and 
at  mill  prices.  Inducements 
to  Hardware  dealers.     Write 


us  or  our  agents  for  estimates. 


Also  Montreal,  Toronto, 

Quebec,  Hamilton,  Kingston, 
St.  John,  Halifax,  Winnipeg, 
Victoria,  St.  Johns',  Nfld. 
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SOMETHING   NEW. 


Steel  Clapboards 

Just  the  thing  for  town,  village  and 

country  houses. 
Do  not  absorb  moisture. 
Durable,  cheap  and  easily  applied. 
Far  superior  to  wood. 


\ 


METALLIG   ROOFING    GO.  - 


SEND  FOR  PARTICULARS. 


MONTREAL  MARKETS— Continued 

TALLOW. 
The  tallow  market  is  very  quiet  and  prices 
unchanged    at    5    to    s^c.    par   lb.,  as  to 

quality. 

WOOL. 

The  market  continues  quiet  and  un- 
changed, with  only  a  small  hand  to  mouth 
trade  doing.  We  quote :  Greasy  Cape, 
13X  to  16c;  Canadian  fleece,  17  to  20c; 
B.  A.  scoured,  26  to  32c.  ;  Canada  pulled 
wool,  20  to  2\l/ic.  for  supers,  and  23  to  26c. 
for  extras.  Northwest  wool,  11  to  12c. ;  B.C., 
10  to  lie. 

ASHES. 

There  is  no  change  in  ashes.  Receipts 
are  light  and  the  market  steady.  We  quote: 
First  pots,  $4.10;  seconds,  $3.5010  $3.60, 
and  pearls  at  about  $6.50  per  100  lbs. 

The  ashes  inspector  furnishes  the  follow- 
ing comparative  statement  of  the  amount  of 
ashes  in  store  : 

Pots.     Pearls.     Total. 

In  store  1st  January,  1894 47  40  87 

In  store  1st  January,  1893 95  52  147 

RECEIPTS. 

From  1st  January  to  1st  Decem- 
ber, 1894 1,830        206  2,036 

From  1st  January  to  1st  Decem- 
ber, 1893 1,508        148  1,656 

DELIVERIES. 

From  1st  January  to  1st  Decem- 
ber. 1894 1,777  237  2,014 

From  1st  January  to  1st  Decem- 
ber, 1893    1,550  171  1,721 

In  store  30th  November,  1894 101  109  no 

In  store  30th  November,  1S93 53  29  82 

MONTREAL    TRADE    NOTES. 

Cable  advices  on  linseed  oil  are  5c.  firmer, 
but  the  spot  price  is  unchanged  under  a  dull 
demand. 

Offers  of  American  pig  iron  are  still  made 
freely  here  at  $17.50  to  $18,  duty  paid,  laid 
down.  Low  offers  on  hoops  and  bands 
are  also  being  made  by  American  sales 
agents. 

Latest  mail  advices  to  McArthur,  Cor- 
neille  &  Co.  on  oils  say  that  reductions  in 
prices  are  general.     Castor  oil  is  in  poor  de- 


Man  ufactu  re  rs 


Toronto 


mand,  and  although  Calcutta  maintains  its 
position,  Madras  and  Continental  are  both 
down,  the  latter  15s.  per  ton;  and  the  lower 
figures  have  been  accepted  over  the  whole 
of  1895.  Cocoanut  is  in  small  supply,  but 
considerable  arrivals  are  expected  and  the 
price  has  receded  10s.  to  £2.  Linseed  has 
been  in  limited  consumption,  but  the  make 
has  been  small,  so  that  no  stock  has  accumu- 
lated. Indeed,  the  country  is  bare  of  stock, 
but  in  spite  of  that  the  price  goes  down,  9d. 
per  cwt.  having  been  lost  during  the  month. 
Rape  oil  is  so  low  that  it  has  begun  to  attrdct 
attention.  Cotton  seed  oil,  after  losing  2s. 
per  cwt.,  has  begun  to  stiffen. 

Mail  advices  from  Liverpool  to  Bellhouse, 
Dillon  &  Co.  on  chemicals  are  interesting. 
They  are  as  follows  :  "  Once  more  we  have 
to  report  a  general  giving  way  in  prices  of 
the  leading  articles.  The  keen  competition 
between  English  and  American  makers  has 
no  doubt  had  much  to  do  with  this,  and  at 
the  moment  there  does  not  appear  to  be 
much  hope  of  its  being  diminished.  Bleach- 
ing powder  is  again  offering  in  fair  supply 
for  early  delivery,  and  is  2s.  6d.  to  5s.  per 
ton  cheaper.  Caustic  soda  shows  an  even 
greater  decline.  Soda  ash  has  dropped 
during  recent  months,  so  much  more  in 
proportion  thsn  the  other  heavy  articles, 
that  there  is  now  no  margin  left  to  cut.  We 
do  not  see  any  inducement  to  buy  bleach  or 
caustic  powder  but  shrinkage  in  the  price 
of  ash,  especially  of  ammonia  alkali,  during 
the  past  two  years,  we  think  some  mutual 
arrangement  among  the  makers  to  support 
prices  for  1895  *s  n°t  unlik-ly.  The  stock 
of  recovered  sulphur  has  been  exhausted, 
and  already  about  two-thirds  of  next  year's 
supply  has  been  contracted  for." 


TORONTO  MARKETS. 

Toronto,  Dec.  7,  1894. 

HARDWARE. 

THE  jobbing  houses  are  fairly  well  em- 
ployed. The  orders,  as  usual,  are 
small,  but  they  are  numerous.  The 
aggregate  trade  is  larger  than  it  was  a  week 
ago,  and  orders  more  regular.  Prices  are, 
however,  no  more  satisfactory.     An  associa- 


tion has  been  formed  by  the  manufacturers 
of  pressed  ware,  but  prices  are  rather  lower, 
instead  of  higher.  The  line  is  probably 
showing  the  most  activity  at  the  moment. 
Rope  shows  some  improvement,  and  a 
marked  change  for  the  better  is  to  be  noted 
in  wire  nails.  White  ware  is  in  better  de- 
mand than  it  was.  A  fair  sorting-up  trade 
is  reported  in  cutlery,  but  business  in  this 
line  is  not  altogether  up  to  expectations. 

Wire — Orders  are  still  being  received 
for  hay-baling  wire,  but  in  barbed  and  plain 
twist  wire  business  has  fallen  off  consider- 
ably, there  now  being  scarcely  anything  do- 
ing. Coppered  steel  wires  are  still  in  good 
demand.  The  price  on  barbed  wire  remains 
unchanged  at  3)4c.  per  ib.,  f.o.b.  Toronto,  or 
in  lots  of  500  lbs  fre'ght  will  be  allowed  at 
maximum  rate  of  25c.  per  100  lbs. 

Rope— Business  is  a  little  better  than  it 
was  a  week  ago,  but  principally  in  the 
smaller  sizes  from  ]4  to  ¥%  inch.  We  quote : 
Sisal,  7-16  in.  and  larger,  7>£c. ;  X>  S-'o.  }i 
in.,  8c.  Manilla,  7-16  in.  and  larger,  9^0. ; 
X.  5-i6,  H  in.,  10c. 

Cot  Nails — Very  few  large  lots  have 
been  booked,  business  being  quiet.  Prices 
aie  unchanged  at  $1.75  Toronto. 

Wire  Nails— Trade  is  considerably  bet- 
ter, orders  having  been  coiniqg  in  quite 
freely  during  the  week,  principally  for  10- 
keg  lots.  Discounts  are  unchanged  at  75, 
10  and  5  per  cent.,  shipments  from  10-keg 
lots  being  prepaid. 

Horse  Nails — The  increased  demand 
noted  in  last  issue  has  been  maintained. 
Discounts,  60  per  cent,  off  "  C  "  and  60  and 
2'/£  per  cent,  off  "  P.B."  and  "  M." 

Tacks— Quite  a  few  orders  have  been  re- 
ceived for  the  brass  headed  tacks  in  car- 
toon boxes,  and  there  is  still  a  good 
demand  for  clout  naih.  We  quote  : 
Cut,  carpet  blued,  gimp,  60  per  cent.;  do., 
tinned,  70  percent.;  copper  nails,  62)4  per 
cent. ;  clout  nails,  60  to  67 X  per  cent.;  trunk 
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HA  RKKTS—  Continued 

nails,  60  to 6s  per  cent.;  shoe  finders'  tacks, 
50  per  cent.;  shoe  nails,  Hungarian  nails, 
etc.,  37  per  cent. 

Chain — The  improvement  in  trade  noted 
last  week  continues,  and  is  principally  in 
smaller  sizes,  running  from  3-16  to  5-16. 
Stocks  of  cow  ties  are  pretty  low,  on  ac- 
count of  the  fairly  satisfactory  trade  that 
has  been  done.  Orders  are  still  coming  in, 
but  they  are  small. 

Horseshoes— While  the  demand  is  good, 
trade  is  not  as  large  as  it  was  anticipated 
by  the  jobbers  that  it  would  be.  A  few  orders 
for  snow-shoes  have  been  received,  but  not 
any  quantities  of  these  are  stocked  in 
Toronto.  We  quote  :  Iron  shoes  at  $3.65, 
f.  o.  b.  Toronto,  subject  to  rebate  in  certain 
cases.  Steel  shoes  are  quoted  at  15c.  par 
keg  advance  on  Montreal  prices. 

Ware — There  is  an  increased  demand 
for  white  ware,  and  a  steady  business  is  re- 
reported  in  Peerless  and  Eclipse  wares. 

Tinware — Demand  for  pieced  and  pressed 
lines  appears  to  be  better  than  it  was,  and 
business  remains  steady  in  specialties. 
Prices  in  milk  can  trimmings  will  be  lower 
next  year  than  they  were  this  year. 

Plumbing  Supplies— Thedemand  noted 
during  the  last  few  weeks  seems  to  have 
been  satisfied,  and  business  is  now  quiet 
both  in  city  and  country. 

Builders'  Supplies— As  far  as  locks, 
hinges  and  articles  of  that  description  are 


concerned,  trade  continues  steady  on  country 
account,  but  the  results  in  the  city  are  still 
unsatisfactory. 

Tools — Business  is  still  fairly  good  in 
spades,  shovels,  axes,  axe-handles,  cross-cut 
saws,  hay  knives,  etc. 

Clothes  Wringers— Trade  in  this  line 
remains  in  much  about  the  same  stagnant 
condition  that  it  has  been  for  some  weeks. 
We  still  quote  $28  per  dozen. 

Sporting  Goods— A  few  revolvers,  cart- 
ridges shells  and  wads  are  going  out,  but 
all  in  small  quantities.  A  few  rifles  have 
also  been  called  for  during  the  week. 

Cutlery  —There  is  a  fair  sorting  up  trade 
being  done,  but  business  in  case  carvers  on 
holiday  account  is  not  up  to  expectations. 

Winter  Supplies— Trade  in  skates  is 
lively,  jobbers  finding  it  difficult  to  supply 
the  demand  in  all  sizes.  This  applies  to 
"Athletic,"  "Acme"  and  hockey  skates. 
Racing  skates  are  also  selling  well. 
METALS. 

Trade  has  been  good  during  the  week  in 
galvanized  iron,  black  iron,  and  Canada 
plates.  Sheet  brass,  both  hard  and  soft,  has 
been  in  extra  good  demand. 

Rogers,  Brown  &  Co.,  Buffalo,  report  the 
Toronto  market  for  American  pig  iron  as 
follows  :  During  the  week  little  of  conse- 
quence has  transpired.  Buying  has  been 
light,  and,  on  account  of  the  near  approach 
of  stock-taking,   deliveries   are  being   post- 


poned. We  quote  for  cash  in  bond,  f.o.b.  cars 
Toronto:  No.  1,  Foundry  strong  coke  iron 
Lake  Superior  ore,  $13.05  ;  No.  2,  Foundry 
strong  coke  iron  Lake  Superior  ore,  $12.55; 
Jackson  County  silvery,  No.  1,  $16  to  $17  ; 
Lake  Superior  charcoal,  $15.05  ;  Southern 
soft,  No.  1,  $11.75;  Southern  soft,  No.  2, 
$11.50. 

Bar  Iron — There  is  nothing  new  to  re- 
port, trade  still  being  quiet  and  prices  un- 
changed. Base  price  :  $1.70  to  $1.75  from 
factory,  and  $1.75  to  $1  80  from  stock. 

Sheet  Iron— The  activity  noted  last 
week  has  increased,  rather  than  otherwise, 
quite  a  quantity  of  this  article  having 
been  shipped  duiing  the  past  week.  We 
quote  as  follows  :  8  to  16  gauge,  $2.50;  18 
ditto,  $2;  20  ditto,  $2.10,  22  to  24  ditto  $2.20; 
26  ditto,  $2.45  ;  28  ditto.  $2.65;  tinned  sheet 
iron,  Manor's,  26  gauge,  7c.  per  lb.;  22  to 
24  gauge,  6>^c. ;  16  to  20  gauge,  6Xc 

Sheet  Steel — A.  little  improvement  is 
shown  in  this  line,  and  trade  is  about  equal- 
ly divided  between  "Dead  Flat"  and  the 
cheaper  quality.  We  quote  :  8  to  16  gauge, 
$275  per  100  lbs.;  18  to  20,  $2.65;  22  to 
24,  $2.85;  26,  $3.10. 

Iron  Pipe — Jobbers  are  virtually  in  the 
same  position  as  duiing  the  past  few  weeks, 
being  unable  to  secure  a  sufficiency  from  the 
manufacturers.  Notwithstanding  this,  how-, 
ever,  prices  have  been  shaded  on  large 
lots.     Prices    are  being  invoiced    at    equal 
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to  70,  70  and   5   per    cent,    for    iron    pipe 
and  50,  50  and  <;  for  galvanized  pipe. 

Lead  Pipe — While  there  are  only  a  few 
ton  lots  changing  hands,  there  is  a  steady 
demand  for  small  lots.  We  quote  :  To- 
ronto and  west  30  per  cent,  off  in  small  lots, 
and  30  and  10  per  cent,  off  in  ton  lots  ; 
points  east  ot  Toronto  35  per  cent,  off  in 
small  lots,  and  35  and  10  per  cent,  off  in  ton 
lots. 

Galvanized  Iron— Business  continues 
satisfactory.  Quite  a  number  of  enquiries 
have  been  heard  during  the  week  for  heavy 
gauges  and  large  sizes,  which  as  a  rule  are 
only  imported  to  order.  Import  orders  are 
coming  in  freely.  Prices  are  unchanged, 
$4  25  still  being  the  idea  for  28  gauge  in 
Queen's  Head,  Gordon  Crown  and  Apollo 
brands. 

INGOT  Tin— Orders  for  Lamb  &  Flag  are 
not  large,  but  in  Straits  a  number  of  good 
shipments  have  been  made.  Prices  in  or- 
dinary quantities  have  held  as  quoted,  but 
for  good  shipments  prices  have  been  shaded 
a  liitle.  We  quote  :  Lamb  &  Flag  at  18  to 
i8j^c,  and  Straits  at  17  to  I7}4c. 

Ingot  Copper— While  no  carload  lots 
have  changed  hands,  some  pretty  fair  orders 
have  been  received.  Prices  for  ordinary 
shipments  are  same  as  noted  last  week, 
namely,  10  to  ioj^c. 

Sheet  Copper — Shipments  from  stock 
are  small,  but  quite  a  number  ot  large  quan- 
tities, booked  for  import,  were  delivered  this 
week.  There  is  a  little  better  demand  for 
braziers'  sheets. 

Zinc  Spelter — Enquiries  are  limited. 
We  quote  as  before  at  3#  to  4c.  for  domes- 
tic and  4  to  4%c.  for  imported.  We  quote  : 
Untinned,  14  to  i6^c,  according  to  weight 
and  size ;  brazier  sheets,  14  to  17c,  according 
to  quality. 

Boiler  Tubes — Business  is  of  a  hand-to- 
mouth  character,  with  quotations  as  before  : 
1%.  inch,  7c;  il/2  inch,  7%c;  i%"  inch,  8c.  ; 

2  inch,  8)4c;  7.%  inch,  9c;  1%  inch,  9^c; 

3  inch,  ii^c.;3^  inch,  14c;  4  inch,  iqc. 
Boilers — Trade  in  both  galvanized  and 

coppered  boilers  is  much  as  before.  We 
quote  :  Galvanized,  30  gal.,  $6  ;  35  gal.,  $7  ; 
40  gal.,  $8  ;  coppered,  $16.20  to  $20,  accord- 
ing to  size. 

Tin  Plates — Trade  has  been  fairly  good, 
but  principally  in  tri2  large  sizes,  20x28. 
Tinned  iron  is  being  called  for  regularly  now, 
although  only  in  small  quantities,  and  orders 
are  now  being  booked  for  import  for  delivery 
February  and  March.  No  large  orders  have 
been  booked  for  coked  tin.  Prices  are  with- 
out material  change.  We  quote  :  Coke,  14 
to  20  gauge,  at  $3  10  ;  for  larger  sizes  15  to 
25c.  per  box  basis  more  :  "I.C."  charcoal, 
$3.50  to  $3.75. 

Terne  Plates — The  demand  has  been 
better  again  during  the  past  week,  a  number 
of  orders  having  been  received  from  different 
parts  of  the  country.  Price  rules  lower  at 
ftom  $6.25  to  $6. 50,  according  to  brand. 


Sheet  Zinc— Not  many  cask  lots  are  be- 
ing called  for,  and  trade  generally  is  quiet. 
We  still  quote  :  4^c.  for  cask  lots  and  5c 
for  small  lots. 

.  Hoops  and  Bands— Business  has  shown 
a  little  more  life,  and  prices  are  firm  at 
$2.20  in  ton  lots  and  $2.25  in  small  lots. 

Canada  Plates— Trade  in  this  line  is 
not  quite  so  brisk  as  it  was  in  the  city.  In 
the  country  it  remains  much  as  before. 
Dealers  are  pretty  well  supplied  at  the  mo- 
ment. We  quote:  Half-polished  at  $2.25  to 
$2.35,  according  to  quantity  ;  60-sheet 
boxes,  ioc.  per  box  advance;  75  sheet 
boxes  25c.  advance  over  52's  ;  20  x  28, 
$2.50. 

Solder — There  is  nothing  special  to  note, 
there  being  just  a  quiet  trade  doing.  Better 
quality  is  unchanged  at  12  to  13c. 

Pig  Lead — Considerably  more  business 
has  been  transacted  during  the  past  week, 
although  orders  have  not  been  large.  Prices 
are  unchanged  at  $2.75  to  $3,  according  to 
quality. 

Antimony — The  improvement  noted  last 
week  seems  to  have  been  maintained, 
although  it  does  not  follow  by  any  means 
that  business  is  brisk.  Prices  are  unchanged 
at  9]4  to  ioc,  according  to  quality. 
PAINTS  AND  OILS. 
Trade  is  quiet  all  round  and  in  no  one 
line  can  there  said  to  be  anything  approach- 
ing activity.     Payments  are  fair. 

White  Lead— There  is  practically  noth- 
ing doing.       We   quote  :    Domestic,  $4.25 
English,  $5.50  to  $6  25. 

Putty — Business  is  much  as  before. 
Prices  are  unchanged  at  $1.75  for  bladders 
in  barrels  ;  cases,  $2.2 5. 

Turpentine  —  The  Southern  market 
shows  further  weakness,  but  the  price  here 
is  unchanged,  with  business  quiet.  We 
quote  39c,  f.o.b.  Toronto,  for  5-barrel  lots 
and  40c.  for  single  barrel  lots. 

Linseed  Oil — Trade  is  quiet  and  un- 
changed, at  53  and  syAc,  for  raw  and  56  to 
56XC  for  boiled,  f.  o.  b.  Toronto,  net  30 
days. 

Castor  Oil — Quiet  and  unchanged,  at 
6%  to  6yic.  in  cases  and  7c.  in  tins. 

Prepared  Paints— Dull  and  featureless, 
at  $1  for  pure. 

Shellac— There  has  been  a  good  busi- 
ness doing  in  this  line  during  the  past  couple 
of  weeks,  mostly  from  furniture  dealers. 
GLASS. 
There  is  not  a  great  deal  doing  in  window 
glass,  and  the  demand  that  there  is,  largely 
covers  sizes  in  which  there  is  a  scarcity, 
especially  in  the  Dojble  Diamond  brand. 
Orders  are  now  being  booked  for  import  for 
next  season's  trade.  Figures  are  unchanged, 
at  $1.10  to  $1.15  for  first  break.  Glass 
now  being  laid  costs  about  $1.13  first  break. 
Cutting  in  plate  glass  seems  to  have  broken 
out  with  fresh  vigor,  and  the  members  of  the 
association  are  credited  with  taking  a  hand 
in  it,  several  orders  having  been  placed 
within  the  last  week  or  ten  days  much  below 


regular  figures.  The  regular  discount  is  35 
per  cent.,  but  Hardware  is  informed  that 
as  high  as  45  per  cent,  is  being  accorded  in 
some  instances.  Business  is  quiet  in  fancy 
glass. 

OLD  MATERIAL. 

Business  continues  quiet  at  unchanged 
figures.  We  quote  as  follows  :  Agricul- 
tural scrap,  45c.  per  cwt.  ;  machinery 
cast,  45  to  50c.  per  cwt.  ;  stove  cast  scrap, 
30c.  ;  No.  1  wrought  scrap,  35  to  40c.  per 
cwt.  ;  No.  2,  including  sheet  iron,  hoop 
iron  and  mixed  steel,  ioc;  new  light 
scrap  copper,  6  to  6j£c;  heavy  scrap  copper, 
old  copper  bottoms,  5^  to  6c;  light  scrap 
brass,  j%lo  4c;  heavy  yellow  scrap  brass, 
5c;  heavy  red  scrap  brass,  5^  to  6c; 
scrap  lead,  \l/t  to  i^c.  ;  scrap  zinc, 
1%  to  i^c;  scrap  rubber,  3^  to  4c;  coun- 
try mixed  rags,  50  to  70c  ;  clean  dry  bones, 
55c  per  100  lbs.;  borings  and  turnings,  5c. 
SEEDS. 

There  is  considerable  movement,  espe- 
cially in  alsike,  threshing  of  which  has  be- 
come more  general  since  seasonable  weather 
set  in.  We  quote  :  Red  clover,  $5  40  to 
$5  65  ;  alsike,  $4  to  $5.20  ;  timothy,  $1.75  to 
$2. 50. 

HIDES,  SKINS,  WOOL  AND  TALLOW. 

Hides — Are  in  fair  demand  at  steady 
prices.  Prices  are  unchanged,  dealers  pay- 
ing  3/6c-  f°r  green    and  selling    cured  at 

Skins — Sheepskins  are  offering  freely, 
while  buyers,on  the  other  hand,  are  disposed 
to  hold  off.  Prices  are,  however,  5c.  higher, 
quotations  now  being  90c  Calfskins  are 
nominal  at  6c. 

Wool — Market  is  quiet  at  unchanged 
prices.  We  quote:  Supers,  18  to  19c; 
fleece,  17  to  i8j£c 

Tallow — Is  easier,  dealers  now  paying 
S'Ac.  and  selling  at  6  to  6#c 

PETROLEUM. 

Business  is  still  good,  with  prices  firm  and 
unchanged.  We  quote,  in  5  to  10  bbl.  lots, 
imperial  gallon,  Toronto:  Canadian,  nj£ 
to  12c. ;  carbon  safety,  16c;  Canadian  water 
white,  16c;  American  water  white,  i7.J^c  ; 
photogene,  19c 

The  Petrolia  Advertiser  in  its  weekly 
report  quotes  :  Pe.rolia  crude,  $1.13  per 
barrel  ;  Oil  Springs  crude,  $1.14  per  barrel  ; 
refined,  7c  in  bulk;  9^c.  in  barrels  in 
car  lots  f.o.b.  here.  The  Oil  Exchange  is 
assuming  its  old-time  activity,  and  the 
attendance  is  daily  increasing  in  numbers. 
Even  a  spirit  of  excitement  is  noticeable  at 
times,  and  buyers  rush  their  bids  in  their 
great  anx  ety  to  be  first  in  the  field  for  any 
crude  that  may  be  for  sale.  Sellers,  on  the 
othsr  hand,  are  not  easily  found,  and  it  is 
remarkably  apparent  that  the  raw  material 
is  getting  scarce. 

MARKET    NOTES. 

H.  S.  Howland,  Sons  &  Co.  are  just  in  re- 
ceipt of  a  line  of  Heinisch  and  Seymour's 
trimmers. 

There  is  a  nice  display  of  carvers  in  cases 
in  one  of  Rice  Lewis  &  Son's  windows,  which 
would  repay  the  trade  to  inspect. 

A  first  and  final  dividend  of  20c.  on  the 
dollar  has  been  declared  in  the   estate  of  A. 
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C.  Fraser,  the  insolvent  hardware  and  coal 
dealer  of  Gait.  Fraser's  liabilities  were  be- 
tween $<;o,cooand  $6o,oco. 

.  H.  S.  Howland,  Sons  &  C  •.  report  large 
sales  of  snow  shovels,  skaes,  furnace  scoops 
and  ash  sifters. 

L.  R.  Rettie  &  Co.,  Truro,  are  doing  a 
good  export  lumbering  trade   in  connection 

with  their  regular  hardware  business. 
> 

M.  &  L.  Samue',  Benjamin  &  Co.  report 
that  the  demand  for  hockey  and  racing 
skates  is  unusually  good  with  them  this 
season. 

Mr.  Sheraton,  of  Sheraton  &  Whittaker, 
hardware  dealers,  St.  John,  N.B.,  is  a 
brother  of  the  celebrated  principal  of  Wy- 
cliffe  University. 

J.  H.  Glanvill  &  Co.,  general  merchants, 
Thessalon,  have  compromised  with  their 
creditors  at  83c.  on  the  dollar,  cash.  The 
firm  was  burned  out  recently,  hence  the 
compromise. 

An  indestructible  bath-tub,  held  to  be 
superior  to  anything  of  the  kind  on  the  mar- 
ket, has  been  patented  by  J.  O.  Thorn,  of 
the  Metallic  Roofing  Co.,  and  will  shortly  be 
placed  on  the  market  by  him. 

J.  A.  Mather,  hardware  merchant,  Lowell, 
recently  experimented  with  one  of  the 
French  wire  rat-traps  illustrated  in  Hard- 
ware a  few  weeks  ago.  The  other  day  he 
informed  M.  &  L.  Samuel,  Benjamin  &  Co., 


from  whom  he  purchased  the  trap,  that  in 
a  short  space  of  time  he  had  caught  24  ro- 
dents, seven  of  which— the  parents  and  five 
children — were  entrapped  together. 

Robb  Engineering  Co.,  Amherst,  N.  S., 
are  building  a  50x100  additbn  to  their  en- 
gine department,  and  a  new  pattern  mak 
ing  shop,  70x60.  They  have  recently  been 
working  into  a  good  trade  in  high-class  en- 
gines for  electric  p'ants. 

The  Metallic  Roofing  Co.  have  lately  sup- 
plied the  new  glass  works  at  Wallaceburg 
with  4,000  square  feet  of  "  Owl  "  brand  gal- 
vanized corrugated  iron  ;  also  a  large  quan- 
tity of  steel-pressed  brick  for  Elias  Rogers 
&  Co.'s  coal  sheds,  Toronto. 

The  Toronto  Silver  Plate  Co.  continues 
busy.  The  company  found  it  necessary  last 
week  to  start  up  the  factory  on  longer  time  ; 
it  now  being  in  operation  until  nine  o'clock 
at  night.  This  means  something  ;  either 
business  is  improving,  or  the  Toronto  Silver 
Plate  Co.  is  getting  more  than  its  share. 

F.  F.  Murphy,  Windso-,  N.S.,  finds  a 
steadily  increasing  business  in  hot-water 
heating,  not  only  in  Windsor,  but  he  has 
put  in  several  plants  in  villages  and  towns 
near  by,- as  well  as  in  the  better  class  of  farm 
houses.    He  handles  the  Safford  radiators 

Craig,  MacArthur  &  Co.  have  completed 
arrangements  with  the  Hy.  R.  Worthington 
Pump  Co.  for  the  right  of  the  exclusive  sale 
of  the  Worthington  pumps  in  Western  On- 


tario. A  full  1  ne  of  all  the  smaller  boiler 
feed  pumps  will  be  carried  in  stock  at  To- 
ronto, larger  sizes  being  shipped  from  New 
York. 

C.  Elliott,  Moncton,  who  has  one  of  the 
best  sporting  goods  houses  in  New  Bruns- 
wick, is  gradually  working  into  a  general 
hardware  trad».  He  should  have  no  diffi- 
culty in  doing  well,  as  there  are  only  two 
stores  in  the  city,  which  numbers  over  10,- 
000,  and  both  these  concerns  have  made 
money. 

Some  of  the  Maritime  Province  dealers 
not  on  the  list  for  bolts  have  been  importing 
them  from  the  States  at  85  and  5c,  and  the 
Canadian  price  was  75  and  5c,  but  they  are 
now  asking  75  and  12XC,  f.o.b.  Montreal, 
whicn  is  about  1  per  cent,  lower.  The 
Canadian  makes  are  iron  and  the  American 
steel  bolts. 

R.  B.  Birchall,  of  the  Toronto  Silver  Plate 
Co.,  is  now  at  the  Windsor  Hotel,  Montreal, 
with  samples  of  the  newest  things  that  com- 
pany are  showing  in  sterling  silverand  plated 
ware.  It  is  the  most  attractive  display 
Hardware  has  yet  seen  in  Canada,  and  is 
well  worth  a  visit  from  local  and  ou  side 
dealers.  Besides  the  fine  lines  they  are 
showing  an  assortment  of  cheap  goods. 

E  Jackson  &  Son,  Windsor,  N.S.,  the 
partners  of  which  are  C.  M.  and  W.  W, 
Shaw,  have  their  new  three-storey  building 
almost  completed.  They  have  now  extensive 
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premises,  being  75  feet  square.  Part  of  the 
building  they  have  leased  for  two  other 
stores.  It  runs  from  Water  street  to  a  wharf 
in  rear.  The  store,  ceiling,  counters,  etc., 
are  artistically  finished  in  hard  pine  and 
white  wood.  C.  M.  Shaw  was  in  New  York 
this  fall  looking  for  novelties  and  taking  a 
well-earned  rest. 


UNITED    STATES   MARKETS. 

New  York,  Dec.  7,  1894. 

PIG  Tin — Prices  in  this  market  dropped 
about  i-ioc.  per  pound  under  the  de- 
pressing influence  of  advices  by  wire 
of  io\  to  12".  6d.  decline  in  London,  and 
continued  heavy  selling  there,  particularly  of 
future  deliveries.  The  lower  level  of  values 
did  nof,  to  all  accounts,  stimulate  investment 
demand  or  lead  to  freer  purchases  by  con- 
sumers. It  seemed  to  have  a  deadening 
rather  than  a  stimulating  influence  upon 
speculation,  and,  taken  as  a  whole,  the  mar- 
ket presented  a  rather  dejected  appearance, 
with  both  near  and  distant  future  deliveries 
offered  openly  at  13.70%  Ordinary  jobbing 
orders  were  filled  at  1380  to  1390c,  thirty 
days.  Arrivals  yesterday  were  185  tons, 
making  a  total  of  565  tons  thus  far  this 
month. 

Copper — Aside  from  strictly  routine  busi- 
ness nothing  was  reported  for  the  day,  and 
the  condition  of  the  market  seems  to  be 
practically  the  same  as  it  has  been  for  a 
week  or  ten  days  past,  since  sellers  make 
no  new  move,  while  buyers  operate  very  in- 
differently. However,  prices  keep  quite 
steady  at  about  9.50c.  for  Lake  Superior  in- 
got, 9.30  to  9  40c.  for  electrolytic  and  9  to 
9.15c.  for  common  casting  stock. 

Pig  Lead — To  all  accounts  there  was  no 
increase  in  number  or  size  of  orders  and 
little  or  no  change  in  the  attitude  of  sellers. 
Prompt  deliveries  are  not  easily  obtained 
and  only  at  stiff  prices,  say  3.15  to  3.17  J£c. 
Forward  shipments,  on  the  other  hand,  find 
few  buyers  at  3.  I2^c,  or  on  that  basis. 
London  cable  to  the  Metal  Exchange  quoted 
£9  I2s.  61  for  soft  Spanish. 

Spelter — The  market  remains  in  a  dull 
condition.  Buyers  for  larger  quantities  than 
single  carloads  are  strictly  the  exception,  and 
it  is  rare  that  contracts  call  for  deliveries 
further  ahead  thin  this  month.  Prices  are 
weakish,  on  the  basis  of  3  35  to  3.40c.  for 
ordinary  Western  brands.  London  quota- 
tion to  the  Metal  Exchange  was  ^,14  13s. 
96!.  for  gool  merchant  brands. 

Antimony— There  is  little  doing  outside 
of  jobbing  distribution,  but  prices  remain 
steady  at  7%  to  7^c.  for  Hallett's  and  8j£c. 
for  Cookson's,  from  store. 

Tin  Plate — Purchases  of  spot  stock  were 
only  fair.  Comparatively  few  orders  were 
placed  for  forward  deliveries.  In  short,  the 
market  wore  a  dull  appearance.  Prices  are 
slightly  lower  in  some  instances,  and  gener- 
ally rather  weak. 

Iron  and  Steel— In  the  market  for 
crude    material    there    is   no  new    feature. 


Dealings  are  of  strictly  routine  type,  and 
the  demand  is  qui'e  as  spiritless  as  it  has 
been  during  the  past  two  or  three  weeks. 
Prices  are  without  radical  change,  but  still 
lean  more  or  less  in  buyers' favor.  Orders 
for  heavy  finished  products,  such  as  beams, 
girders,  tanks,  etc.,  come  along  slowly,  and 
the  intending  buyers  are  invariably  indiffer- 
ent. In  steel  rails  and  track  fastenings 
there  is  little  doing  in  this  quarter.  Ordi- 
nary merchant  bars,  etc.,  are  selling  slowly, 
and  prices  throughout  continue  unsettled 
and  weak. 


NOVA  SCOTIA   MARKETS. 

Halifax,  Dec.  7,  1894. 

IT  is  very  hard  to  form  an  opinion  of  the 
state  of  trade  by  the  statements  of  the 
wholesale  dealers.  Some  report  busi- 
ness "  very  good,"  some  say  it  is  "  fair," 
whi'e  others  say  "there  is  nothing  doing  at 
all."  It  may  therefore  be  sife  to  say  that 
business  is  fairly  good.  The  city  retailers 
are  certainly  doing  a  good  trade  for  the 
season.  The  Halifax  Hardware  Association 
is  proving  a  good  thing  for  our  dealcs,  and 
Secretary  Cragg  says  the  members  are  only 
sorry  it  was  not  organized  years  ago.  Tne 
arrangement  between  the  association  and 
the  Consumers'  Cordage  Co  ,  relative  to  the 
sale  of  rope  in  small  lots  to  non-dealers,  is 
working  satisfactorily. 

Rope — There  is  no  change  in  this  article 
from  last  week.  Sisal  is  quoted  at  7j£c.  for 
all  sizes  ;  pure  manilla,  9%  to  10c.  for  all 
sizes,  according  to  quality. 

Cut  NAILS— The  demand  is  light.  Quo- 
tations are  on  the  basis  of  $1.85. 

Builders'  Supplies— There  is  nothing 
whatever  doing  in  this  line,  and  no  encour- 
aging prospects. 

Horseshoes — Trade  is  still  good  in  this 
line,  and  prices  remain  at  $3.75  for  iron. 

Naval  Stores— This  line  still  keeps  well 
up,  owing  to  coasting  vessels  taking  away 
supplies  for  spring.  Tar  is  worth  $2  85  per 
bbl.;  rosin,  95c.  per  100  lbs.  for  ordinary  : 
pitch,  $2.50  per  bbl.;  coal  tar,  $3  25  per  bbl.; 
oakum,  6}i  to  7%c,  according  to  quality. 

Chain  —  Some  sma'l  improvement  is 
no'ed,  but  there  is  no  change  in  prices, 
which  are:  /&,  $350;  %,  $3  ;  %,  $2.80; 
U,  $2.75- 

Cotton  Duck—  This  is  the  only  article  in 
the  market  showing  a  change  in  price.  The 
quotation  last  week  was  32^  off  list  ;  it  is 
35  this  week. 

Iron  Pipe — Very  poor  trade  is  repoited 
all  round  in  this  line,  and  quotations  remain 
unchanged  at  :  Black,  1%  in,  65  p.c.  off  list 
for  American  ;  i^to  2  in.,  67  %c\  2%  in. 
and  upwards,  68j4c;  Canadian,  up  to  \}4 
in.,  67  %c. ;  1  %  in.,  70:.  and  5  p.c.  discount. 

Glass — The  quotations  are  :  $1.25  for 
first  break.  Putty  in  bulk  remains  at  $2, 
with  small  demand. 

Paints  and  Oils— The  trade  in  paints 
and  oils  during  the    week    has  been  fairly 


good,  and  the  prospects  are  for  stronger 
prices.  Lmseed  oil  is  quoted  at  58c.  for 
raw  and  62c.  for  boiled.  There  is  very  little 
demand  for  turpen  ine. 

Ingot  Tin— Quotations  are  18  to  i8Xc 

Steel  Boiler  Plate— The  quotations 
are  on  a  basis  of  $2  ;  heads,  $2.25,  and  very 
little  demand. 

Boiler  Tubes— Are  quoted  at  :  2  in., 
7%c-;  2'/4  in.,  9^c;  3  in.,  nc. 

Lead — The  quotations  remain  at  $3.  A 
fan  demand  is  reported. 


HALIFAX  MARKET  NOTES. 

Bowes   &    Leahy,    painters,    Dartmouth, 
N.  S.,  have  dissolved  by  mutual  consent. 


IRON  DEVELOPMENT  IN  N.S. 

AMERICAN  capitalists  are  going  to 
take  a  hand  in  the  developing  of  the 
iron  deposits  of  Nova  Scotia.  About 
five  years   ago   a  Mr.  Richmond,  of  New 
York,  went   to  Picton  county   and   secured 
some   very   va'uable  deposits    of    hematite 
iron.     He  started  to  build  a  railway   from 
New  Glasgow   to  Sunny  Brae,  a  distance  of 
18  miles,  but  he  never  finished  the  work.    In 
the  meantime  the  present  works  at  Ferrona 
were     established      and     another    line    of 
railway    constructed.     Mr.   Richmond    was 
in      Nova     Scotia     the      other      day      at- 
tending   a    meeting  of  his  company.     He 
stated   to    Hardware    that   his    company 
were  now  prepared  to  go  on  with  the  work — 
that  they  had  the   necessary   capital,  and, 
further,  that  they  intended  extending  their 
line  to  the  Atlantic  coast,  the  terminus  to  be 
near  Whitehaven,    where  they  would  have 
an  open  port  all  the  year  round.     Their  in- 
tention, he  said,  was  to  erect   smelting  fur- 
naces at  Whitehaven   and  ship  the  pig  from 
there    to    the    United     States    by     water. 
The     hope     that      all     this     is      true     is 
based     on     the     fact     that     a      staff     of 
engineers    are    now    surveying  the    line  of 
railway,  which  will  be  some  sixty  miles  in 
length,  and  run  through  the  county  of  Guys- 
boro'.     Mr.  Richmond  says  he  has  the  pro- 
mise of  the   Dominion    Government  for  the 
regular  subsidy.     He  expects   the    duty  on 
pig  to  be   removed  entirely  by   the    U.  S. 
Government,   and    expresses    the    hope  of 
building  up  an  important  industry  at  White- 
haven, which    place    at  present   is    only   a 
fishing  village,  though  the  harbor  is  a  good 
one. 


R.  G  Gaucher,  hardware  merchant,  Mon- 
treal, has  made  an  assignment  at  the  demand 
of  Caverhill,  Learmont&  Co.  The  liabilities 
are  large,  slightly  over  $20,000.  The  credi- 
tors' list  is  a  large  one.  The  principals  are 
Dame  Flore  Cardinal,  $5,750;  G.  G.  Gaucher, 
$4,450;  successors  E.  Pellerin,  $1,109  ;  tr»e 
Wiilard  Vale  Manufacturing  Co.,  S\  Catha- 
rines, $1,286;  Banqued'  Hochelaga,  $1,900  ; 
Abbott  &  Co.,  $423  ;  Walter  H.  Cottingham 
&  Co.,  $332  ;  David  Madore,  $342  ;  Caver- 
hill, Learmont  &  Co.,  $275  ;  O.  S.  Rixford 
Manufacturing  Co.,  Upper  Bedford,  $394  ; 
Painchaud,  Squire  &  Co.,  $289,  and  many 
others  in  smaller  amounts. 
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HE  GOES  TO  THE  STATES. 

Editor  Hardware  :  I  was  thinking 
this  morning  how  I  .vould  tell  my  friends  in 
the  hardware  business  throughout  the  Do- 
minion that  I  am  going  to  take  my  Chr.stmas 
dinner  ihis  year  with  Uncle  Sam,  instead  of 
Her  Majesty,  as  heretofore,  when  it  oc- 
curred to  me  that  Hardware  would  do  it 
for  me  better  and  more  thoroughly  than  any- 
*  one  else. 

To  go  "home"  at  such  a  season  is  most 
natural,  but  to  go  away  from  friends  at  such 
a  season  to  enjoy  the  fireside  of  strangers 
can  hardly  compensate  for  missing  the  more 
complete  enjoyment  of  being  with  those  who 
understand  one  best. 

The  object  of  my  letter  to  my  friends  in 
this  instance  will  be  better  understood  when 
I  tell  them  that  my  connection  with  the 
Canada  Horse  Nail  Co.  has  terminated  by 
mutual  and  most  satisfactory  arrange- 
ments, and  that  for  the  future  I  am  to  de- 
vo:e  myself  wholly  to  our  Ausable-Chasm 
business;  that  is  to  say,  Mr.  Ferner  becomes 
owner  of  the  works  at  Montreal,  and  I  have 
acquired  the  American  business  and  books 
at  Ausable-Chasm, N.Y.,  in  every  particular. 

All  this  has  already  taken  place,  and  it 
only  remains  for  me  to  bid  good-bye  to  my 
friends  the  Shoes,  my  friends  in  the  trade, 
and  my  competitors,  to  whom  I  extend  my 
hand,  assuring  them  that  the  "C"  nail  still 
lives.  W.  M.  Mooney. 


RE  WEIGHING  TURPENTINE. 

Editor  Hardware  :  —  The  following 
item  appeared  in  your  last  issue  : 

"A  man  telephoned  us  the  other  day  that  he  wanted  a 
few  barrels  of  turpentine,  but  that  he  would  not  buy  from 
us  unless  he  could  buy  by  weight,"  said  a  jobber.'  "We 
agreed,  and  the  results  showed  that  had  he  bought  by  the 
barrel  he  would  have  been  i^  gallons  ahead  on  the  five 
barrels  he  bought.  In  other  words,  the  five  barrels  con- 
tained 1%  gallons  more  than  they  were  gauged." 

Now,  how  could  parties  sell  five  barrels 
turpentine  on  which  they  were  allowed  five 
gallons  outage  (one  gallon  on  each  barrel, 
which  the  party  receiving  had  no  chance  of 
getting),  and  yet  give  i'/i  gallons  over  the 
actual  weight,  as  turpentine  will  not  go  over 
4  4-10  lbs.  to  the  gallon  ? 

Pernic. 

Remarks. — Hardware  showedthe  com- 
munication to  the  jobber  who  gave  the  in- 
formation in  question,  and  he  said  :  "  In 
spite  of  all  argument  that  might  be  brought 
to  bear  against  such  a  possibility,  I  can 
assure  you  the  five  barrels  turned  out  as  we 
claimed;  and  furthermore,  this  week  we  sold 
another  five  barrels  to  the  same  buyer,  and 
they  showed  even  better  than  \%  gallons. 
Here  are  the  figures  for  your  inspection.  I 
cannot  explain  why  it  is,  any  more  than  that 
it  sho^vs  the  barrels  contained  n.ore  than 
they  were  gauged  to  contain." 

Editor. 


CONCERNING  RETAILERS. 

JOHN    WHITESIDES,    general    mer- 
chant, Huntsville,  has  moved  into  his 
new  store.      So  has  J.  N.  Mathew,  of 
the  same  town. 

Thos.  Mulcahey,  general  merchant,  Orillia, 
has  sold  his  stock  and  good  will  to  Crawford 


&  Walker,  who  took  possession  ist  inst. 
Crawford  &  Walker  are  highly  spoken  of, 
and  should  continue  to  make  the  business 
the  success  it  was  under  their  predecessor. 
Mr.  Mulcahey,  who  has  been  doing  business 
in  the  same  town  and  premises  for  nearly  a 
quarter  of  a  century,  has  well  earned  the 
rest  he  now  proposes  to  enjoy. 

There  is  a  new  store  and  a  new  general 
merchant  in  Belmore.  The  proprietor  is  W. 
J.  McGrogan,  and  he  opened  Monday  last. 


THE  MAKING  OF  GLASS. 

THE  raw  materials  for  the  manufacture 
of  glass  are  never  entirely  pure,  says 
Kuhlow's  Trade  Review,  some  few 
varieties  of  fine  ware  and  optical  glass 
being  excepted.  Some  impurities  need 
exert  no  injurious  effect  on  the  quality  of 
the  product,  while  the  presence  of  others 
will  ruin  it.  All  such  as  so  enter  into  com- 
bination with  glass  as  to  mar  its  transpar- 
ency or  brilliancy  should  be  most  carefully 
avoided  in  selecting  the  ingredients  for  our 
batch.  It  is  not  required  that  these  ingredi- 
ents be  chemically  pure  in  order  to  manu- 
facture good,  saleable  glass.  They  should 
be  as  good  as  are  to  be  obtained  at  the  rul- 
ing prices  of  the  market.  They  should  be 
controlled  by  analyses  made  from  time  to 
time  as  the  melts  may  seem  to  indicate  that 
the  glass  is  changing  in  quality,  or  when  the 
quality  has  a  tendency  to  be  irregular.  Our 
materials  should  also  be  selected  with  a 
view  to  the  particular  species  of  glass  we 
are  making.  The  Siemens  Co.  in  Dresden 
take  a  good  regular  variety  of  granite,  add  a 
little  sulphate,  sand  and  coal  to  it,  and  melt 
it  into  glass,  which  makes  good  bottles,  but 
should  anyone  try  to  blow  window  glass 
out  of  the  same  melt,  it  would  not  find  much 
sale.     Dr.    Schott    employs    none    but    the 


finest  materials  in  the  manufacture  of  optical 
glass  at  his  works  in  Jena,  Germany,  but 
glassware  made  forordinary  use  never  would 
be  made  so  fine,  because  a  cheaper  grade 
answers  the  demand  just  as  weli.  We  must 
merely  exercise  care  in  getting  the  best  in 
the  market  for  our  purpose. 

The  following  are  some  of  the   common 
substances  which  ct  lor  glass  : 

Copper ruby,  green  or  blue. 

Cobalt blue. 

Nickel greenish  blue. 

Iron , yellow  or  green. 

Chromium ..  green. 

Manganese violet. 

The  fallowing  produce  opacity  : 

Aluminum  in  large  quantity. 

Arsenic. 

Tin. 

Fluorine. 

Phosphoric  acid. 

It  will  be  readily  seen  that  only  one  of  all 
these  substances  occurs  sufficiently  wide- 
spread to  occasion  us  much  trouble,  viz., 
iron.  Aluminum  is  equally  common,  but  in 
small  quantities  it  does  no  harm,  in  fact,  it 
serves  to  make  the  glass  easier  to  work. 
Metallic  iron  does  not  dissolve  in  glass.  If 
a  good  sized  piece  of  iron  be  thrown  into  a 
deep  tank,  after  a  little  while  the  glass  is  as 
good  as  before,  and  the  bad  glass  we  would 
have  in  this  short  interval  is  as  much  and 
more  the  result  of  introducing  a  cold  foreign 
body  into  the  molten  glass  as  the  effect  of 
the  metal  iron  on  the  chemical  mixture. 
However,  the  oxides  of  iron  dissolve  very 
readily.  As  iron  always  occurs  in  the  earth 
in  form  of  one  of  its  oxides  we  meet  it  as  an 
impurity  of  our  raw  materials  always  in  a 
form  in  which  it  goes  into  solution 
in  the  glass.  Ferrous  oxide  colors 
glass  an  intense  green  ;  ferric  oxide  a 
faint  yellow.  The  process  of  obviating  as  far 
as  possible  the  coloring  effects  of  iron  is 
called  "  discolorising  "  the  glass,  In  doing 
this  we  may  avail  ourselves  of  certain  chemi- 
cal reactions  or  take  advantage  of  certain 
physical  laws.     As   the  color  of  ferric  oxide 
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in  glass  is  very  faint,  and  that  of  ferrous 
oxide  very  intense,  it  is  quiet  evident  that, 
since  we  cannot  rid  ourselves,  of  the  iron 
entirely,  we  should  choose  the  least  of  two 
evils  and  try  to  get  our  iron  all  in  form  of 
the  former.  Unfortunately  we  cannot  easily 
make  use  of  the  direct  reaction. 

2FeO  +  0  =  Fe2Os. 

It  is  true  that  this  has  been  done  in  the  re- 
cent experiments  made  in  England  with  the 
use  of  oxygen  in  assisting  the  melting  of 
glass,  an  account  of  which  was  published  in 
this  paper  some  time  since.  But  this  pro- 
cess is  not  yet  within  the  reach  of  the  ordin- 
ary manufacturer,  and  so  we  must  find  some 
substance  rich  in  oxygen,  which  will  give  it 
up  when  it  is  melted  as  one  of  the  ingredients 
of  the  batch.  Among  the  best  for  our  pur- 
pose are  nitre  and  arsenjc. 

2FeO  +  2KN03  =  FezOs  +  K^O  +  2NO2 

6FeO  +  As203  =  3Fe203  +  As*. 

Arsenic  is  reduced  by  the  carbon  of  the 
batch  to  the  metallic  state,  and  oxygen 
liberated,  which  then  unites  with  the  ferrous 
oxide.  The  former  is  at  once  volatilised, 
rises  in  large  bubbles  through  the  molten 
mass  and  serves  to  materially  assist  in  the 
fining. 

But  in  the  high  temperature  of  our  glass 
furnaces  it  is  not  possible  to  exclude  ferrous 
oxide  from  the  glass  entirely,  even  if  great 
care  be  taken  to  supply  adequate  oxidising 
materials.  The  heat  and  the  reducing  flimes 
effect  a  reduction  of  a  part  of  the  ferric 
oxide  in  all  cases.  Every  glass  maker  who 
has  taken  the  trouble  to  compare  the  color 
of  the  glass  of  every  day's  melt  of  the  year's 
run  has  observed  a  variation  not  only  in  in- 
tensity, but  in  shade  as  well.  These  differ- 
ences in  shade  occasioned  Bontempts  to 
make  a  series  of  investigations  of  the  real 
color  of  ferric  and  ferrous  silicates  and  their 
mixtures  in  varying  proportion  >.  He  ar- 
rived at  the  following  result : 

6Ft0.iFe203 black- 

3Fe0.2Fe203    blue. 

2Fe0.2Fe203 • green. 

2Fe0.3Fe203 yellow. 

I  Fe0.3Fe203 orange. 

Fe203    red. 

We  never  arrived,  then,  at  a  complete  oxida- 
tion ;  it  appears  impossible  to  attain  any- 
thing better  than  a  semi-oxidation.  Accord- 
ingly, it  has  been  sought  to  effect  a  more 
complete  neutralisation  of  the  color  of  the 
iron  by  utilizing  the  law  of  physics  cf  light, 
that  certain  pairs  of  colored  rays  when 
mixed  together  give  white  light,  the  well- 
known  complementary  colors.  If  two  com- 
plementary colors  be  put  together  in  the 
same  piece  of  glass,  practically  occupying 
the  same  space,  the  rays  of  light  are  so 
thoroughly  mingled  that  the  resultant  is 
white  light,  i.e.,  the  glass  appears  trans- 
parent. One|  of  the  oldest  decolorising 
agents  is  black  oxide  of  manganese.  Doubt- 
less it  owes  its  efficacy  in  part  to  the  fact 
that  violet  (the  color  which  mar.ganic  oxide 
(MnO)  imparts  to  glass)  is  the  comple- 
mentary color  of  greenish  yellow.  When 
black  oxide  of  manganese  is  added  to  glass, 
it  first  oxidizes  part  of  the  ferrous  oxide  ac- 
cording to  the  reaction  : 

MnO  +  2FeO  =  Fe  *  O  3  +  Mno. 
If  a  little  of  the  MnO  be  left  over  after  the 
iron  has  been  oxidised  as  far  as  possible,  the 
very  faint  red  tint   which  the   manganous 


silicate  would  color  the  glass  would  serve  to 
neutralise  the  green  tint  of  the  glass.  Black 
oxide  of  manganese  would  therefore  appear 
to  be  the  decoloriser  par  excellence.  But 
there  is  one  very  serious  drawback  to  its  use. 
The  sunlight  striking  the  glass  as  it  stands 
in  the  window  gradually  effects  a  reduction 
of  the  ferric  oxide  and  oxidation  of  the  man- 
ganese which  is  present  in  the  glass  as  man- 
ganous oxide  MnO.  The  result  is  that  the 
glass  becomes  so  clearly  a  violet  color  that 
it  is  sometimes  quite  noticeable.  Such  win- 
dows are  not  often  seen  in  this  country,  but 
the  writer  has  seen  several  in  Germany, 
where  manganese  has  been  more  generally 
in  use  than  in  this  country,  and  where  a 
window  stays  in  place  usually  a  much  longer 
time.  On  account  of  this  very  marked 
tendency  of  such  glass  to  fade,  the  use  of 
black  oxide  of  manganese  has  been  largely 
discontinued.  Nickel  oxide  is  very  largely 
used  now,  and  is  growing  in  favor  as  a  very 
reliable  decoloriser.  Henrivaux  proposed 
to  substitute  zinc,  but  it  seems  never  to  have 
been  used.  In  all  cases  where  it  is  found 
in  glass  it  seems  not  to  play  the  part  of  a 
decoloriser,  but  to  take  the  place  of  the 
divalent  base  of  the  double  silicate,  the  R'  of 
the  formula, 

R'R"6SiO*. 
In  this  country,  where  we  have  very  pure 
materials  and  excellent  furnaces,  decoloris- 
ing agents  are  more  frequently  dispensed 
with  than  in  Europe,  where  arsenic  or  nickel 
oxide  enters  into  the  composition  of  nearly 
every  fine  grade  of  glass.  In  general  it 
might  be  said  that  both  are  equally  good  in 
effecting  the  decolorisation.  In  a  pot  fur- 
nace there  is  an  advantage  in  employing 
arsenic,  as  its  volatilisation  helps  the  fining. 


NORTHERN  VS.  SOUTHERN  IRONS. 

MORE  than  five  months  have  passed 
since  the  development,  particularly 
in  the  north-western  market,  of  indi- 
cations that  makers  of  northern  foundry 
irons  were  successfully  beating  back  the  tide 
of  competition  from  the  south.  In  the  Chi- 
cago market,  the  heavy  buying  in  June  was 
almost  exclusively  of  northern  irons.  Since 
that  time,  week  by  week,  the  story  has  been 
re-told— an  almost  entire  absence  of  sales  by 
southern  producers.  Even  the  customary 
requisitions  for  southern  softeners  have  been 
greatly  reduced,  while  contracts  have  been 
closed  with  northern  furnaces,  at  low  prices, 
for  soft  irons,  in  the  face  of  claims  on  one 
side  that  a  proper  mixture  for  successful 
work  could  not  be  made  with  pig  iron  from 
all- Lake-Superior  ore.  In  commenting  last 
July  on  the  elements  in  this  contest,  as  they 
had  been  developed,  The  Iron  Tiade  Re- 
view said  : 

The  question  of  quality  enters  to  some  ex- 
tent into  this  contest.  The  conditions  in 
that  respect  are  not  widely  different.  Yet 
there  is  without  doubt  less  disposition  than 
ever  among  foundrymen  to  regard  brands 
or  locality  names,  or  shop  traditions,  in  buy- 
ing their  irons.  The  idea  that  pig  iron 
made  from  Lake  Superior  ores  will  not  fill 
all  the  requirements  of  the  foundryman, 
whether  his  output  be  light  gray  iron  or  ma- 
chinery castings,  is  passing  away.  The  red 
shortness  of  iron  made  exclusively  from  low 
phosphorus  Lake  Superior  ores  can  be 
readily  corrected  by  the  employment  of  such 
high  phosphorus  ores  as  are  found  in  certain 
Crystal  Falls  mines  on  the  Menominee 
range,  for  example,  and  mill  cinder  at  ail 
times  puts  the  corrective  in  the  hands  of 
the  furnaceman.     It  was  noted  in  the  recent 


pig  iron  sales  in  Chicago  that  even  southern 
softeners  were  not  in  demand.  It  has  been 
common  practice,  in  making  light  gray  cast- 
ings, to  secure  the  necessary  flaidity  by  the 
use  of  these  softeners,  and  in  the  satisfactory 
handling  of  sprues  and  miscellaneous  scrap, 
they  have  come  to  be  regarded  as  indis- 
pensable. 

It  has  become  more  and  more  evident  in 
the  five  months  of  buying,  since  the  above 
was  written,  that  price  is  with  the  very  large 
majority  of  foundrymen  the  controlling  con-  . 
sideration.  The  foundryman  is  much  less 
dependent  to-day  than  ever  before,  upon  the 
salesman  with  a  mixture.  There  is  so  little 
regard  for  traditions  and  names  among  pro- 
gressive buyers  of  foundry  iron?,  that  it 
would  be  a  hard  matter  to  convince  them 
that  they  could  not  get  along  without  a  cer- 
tain proportion  of  southern  iron  ;  and  just  as 
difficult  to  persuade  them  that  northern  iron, 
in  greater  or  less  proportion,  is  indispensable 
to  their  practice.  Before  southern  irons 
came  into  the  market,  castings  of  all  descrip- 
tions were  made  from  all  northern  irons. 
And  since  southern  irons  have  made  a  place 
for  themselves  against  much  evil  report 
there  are  foundries  here  and  there  that  de- 
pend upon  them  altogether.  The  southern  • 
irons  that  are  large  scrap  carriers  can  be 
duplicated  by  northern  furnaces ;  similar 
irons  have  always  been  available  from  north- 
ern furnaces.  The  only  difference  is  that  a 
fancy  price  prevailed  and  a  fancy  name  was 
given  these  irons,  when  produced  in  the 
north.  The  southern  producer  brought 
nothing  new  to  the  foundryman  except  un- 
heard-of cheapness.  And  now  that  strength, 
fluidity,  scrap-carrying  quality,  and  a  cheap- 
ness that  has  out-cheapened  the  southern 
irons  which  they  have  bought  in  late  years, 
are  all  to  be  had  from  northern  furnaces,  a 
good  many  north-western  foundrymen  are 
going  to  them  for  all  their  wants. 

It  is  claimed  by  some  northern  foundry 
furnaces  that  a  certain  trade  will  take  their 
iron  in  preference  to  southern  iron  at  the  same 
price,  because  they  have  been  able,  with  the 
chemist's  aid,  to  duplicate  orders  more 
closely  than  their  southern  competitors.  It 
is  true,  however,  that  greater  and  greater 
regularity  is  being  attained,  by  the  same 
methods,  at  the  furnaces  of  the  south.  It  is 
one  of  the  strongest  proofs  of  the  advance 
the  foundryman  has  made,  that  he  is  less 
and  less  tied  up  to  a  mixture  and  more  and 
more  able  to  do  what  a  time  of  unprecedent- 
edly  cheap  castings  compels  h'm  to  do — to 
buy  his  iron  from  the  furnace  that  will  sell 
iron  of  the  grade  he  wants,  at  the  lowest 
price. — Iron  Trade  Review. 
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BUSY    SEASON  TEMPTATIONS. 

THE  busy  season  of  the  heating  trade, 
particularly  of  that  part  of  it  which  is 
principally  related  to  domestic  heat- 
ing appliances,  has  arrived,  writes  "  L.  A. 
N."  in  Metal  Worker.  Business  has  been 
bad  with  this  trade  for  so  long  that  what 
this  autumn  may  offer  will  be  eagerly  sought 
and  competed  for.  That  phase  of  competi- 
tion and  bane  of  trade,  cutting  prices,  is, 
under  such  circumstances,  likely  to  be  ex- 
cessively indulged  in.  Its  effects  upon  the 
whole  trade  have  often  enough  been 
pointed  out.  They  are  universally  recog- 
nized as  bad.  Talk  with  almost  any  man 
in  the  business  and  he  will  both  admit 
and  lament  the  evil.  The  chances  are  that 
within  an  hour  after  the  conversation  he  will 
slice  all  the  profit  off  an  estimate  to  keep  his 
neighbor  over  the  way  from  getting  the  job 
at  a  cut  price.  It  is  only  a  question  between 
these  rivals  of  which  can  stand  this  sort  of 
thing  the  longer.  Mr.  Longpurse  can  stand 
it  for  a  greater  time  than  Shortpurse,  and 
he  flatters  himself  that  when  Mr.  Shortpurse 
has  folded  his  tent  and  silently  stolen  away, 
the  field  will  be  clear,  prices  can  be  restored 
and  the  money  sunk  in  wiping  out  competi- 
tion can  be  regained.     Is  this  sure  ? 

Shortpurse  has  gone  out  of  business — 
perhaps  has  been  employed  as  a  salesman 
by  Longpurse  or  some  other  dealer,  and 
lives  to  regret  that  he  had  not  stopped 
before  he  had  begun  business  for  himself. 
The  interest  on  the  money  he  has  sunk  in  a 
foolish  struggle  would  now  gratefully  eke 
out  a  salary  not  any  too  large  for  his  needs 
and  wishes.  But  Longpurse's  bank  account 
is  not  so  full  as  it  was,  and  this  being  known 
to  some  enterprising  man,  the  latter  sees  an 
opportunity.  He  rents  Shortpurse's  old 
store,  fits  it  up  nicely,  stocks  it  with  nice 
goods,  and  Longpurse  finds  he  has  got  to 
divide  the  trade  or  begin  to  cut  prices  once 
more.  Perhaps  he  can  stand  a  second  dose 
of  this,  but  ihe  years  are  rushing  along  and 
he  is  not  getting  rich.  He  has  not  even 
amassed  a  competence.  The  time  for  inven- 
tories and  balance  sheets  is  approaching, 
and  he  has  well  grounded  fears  that  the 
end  of  the  year  will  show  that  instead 
of  any  profit  having  been  made,  his  capi- 
tal has  been  further  impaired.  This  does 
not  make  him  happy  or  proud.  He  would 
be  better  off,  perhaps,  if  he  also  had  folded 
his  tent  like  Shortpurse.  Sympathy  for  such 
men  seems  misplaced,  for  cutting  prices  be- 
low a  fair  margin  of  profit  is  not  only  the 
meanest,  but  the  most  dangerous  kind  of 
competition  indulged  in  by  any  business 
man.  If  the  trade  cannot  realize  a  reason- 
able average  profit  for  all  the  men  in  it,  its 
condition  cannot  be  improved  by  lessening 
profits.  The  trouble  is  that  there  are  too 
many  in  the  business. 


Make  your  customers  feel  at  home  in  your 
place  of  business.  Be  social.  Don't  let  a 
customer  feel  that  your  interest  in  his 
welfare  ends  with  his  pocket-book. 
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21  to  43  Richmond  St.,  Philadelphia,  Pa. 

G-.  &  HI.  ZB^ZRHSTZETT, 
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Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  Lightning  Sawfiles. 

AND 

EVERY   OTHER    DESCRIPTION    OF  SAW   FILES. 
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BUSINESS  CHANGES. 

DIFFICULTIES.ASSIGNMENTS.COMPROMISES. 

KING  &  DORLAND,  general  store, 
Nipigon,  have  assigned  to  A.  D. 
Sutherland. 

Campbell  &  Co.,  Rat  Portage,  are  compro- 
mising at  50c. 

E.  B.  Dowdall,  general  merchant,  Al- 
monte, has  assigned. 

J.  Little,  blacksmith,  Maxwell,  has  as- 
signed to  A.  S.  Vandusen. 

Laesser  &  Sprague,  painters,  of  Windsor, 
are  asking  for  an  extension. 

S.  Tabor  &  Son,  general  merchant,  Mor- 
ton, has  assigned  to  Sheriff  Smart. 

T.  E.  Michaud  &  Co.,  general  merchants, 
St.  Raymond,  Que.,  have  assigned. 

Edward  Denis,  general  merchant,  Rigaud, 
Que.,  has  assigned  to  A.  Lamarche. 

N.  Gauthier  &  Co.,  contractors,  Mont- 
real, are  offering  to  compromise  at  25c.  on 
the  dollar. 

J.  J.  Mclndoo,  general  merchant,  Cale- 
donia, has  assigned  to  C.  S.  Scott.  He  owes 
about  $io,ooo. 

R.  G.  Gaucher,  wholesale  and  retail  hard- 
ware, Montreal,  is  offering  to  compromise  at 
50c.  on  thi  dollar. 

Terrebonne,  Berthiaume  &  Co.,  general 
merchants,  S*.  Jerome,  Que.,  have  compro- 
mised at  <57c.  on  the  dollar,  cash. 

MacEwan  &  Co.,  of  Sudbury,  have  as- 
signed to  Tames  T.  Tennant,  of  the  firm  of 
Hains  &  Tennant,  of  Brockville,  Ont. 

A.  B.  H.  Carl,  general  merchant,  of  Nor- 
land, has  assigned  to  Richard  Tew.  A  meet- 
ing of  the  creditors  has  been  called  for  Mon- 
day, the  10th. 

A  demand  of  assignment  has  been  made 
upon  J.  S.   Mayo,  wholesale  oils,  Montreal, 
and  a  meeting  of  creditors  will  be  held  to- 
day (Saturday.) 
PARTNERSHIPS  FORMED  AND  DISSOLVED. 

Bouchard  &  Lang,  traders,  Montreal,  have 
dissolved. 

Wilson  &  Pye,  general  store,  Harriston, 
have  dissolved. 

Newton  &  Wilson,  implement  agents, 
Woodstock,  have  dissolved. 

Forlong  &  Sexsmith,  general  merchants, 
Steveston,  B.C.,  have  dissolved. 

Newton  &  Wilson,  agricultural  imple- 
ments, Woodstock,  have  dissolved.  W. 
Wilson  continues. 

Mrs.  Delia  Lajoie,  wife  of  L.  O.  Demers,, 
has  been,  registered  proprietress  of  the  firm 
of  L.  O.  Demers  &  Co.,  tinsmiths,  St. 
Liboire,  Que. 

Wm.  O.  Kennedy  and  David  Ross  have 
been  registered  proprietors  of  the  firm  ofW. 
&  D.  Ross,  manufacturers  woodenware 
novelties,  Montreal. 

The  Coaticook  Electric  L'ght  Co.,  of 
Coaticook,  Que.,  has  dissolved,  an  I  anew 
company  composed  of  Fri'z  E.  Lovell  and 
Moodie  B.  Lovell  formed;  style  unchanged. 

A  partnership  has  been  registered  in  St. 
Henri  de   Montreal  by  L.   Robert   and  C. 


Crnuinard  to  carry  on  business  as  hardware 
merchants  under  the  style  of  Robert  & 
Chouinatd. 

CHANGES. 

W.  G.  Warren,  iron  worker,  Vancouver, 
has  sold  out  to  Colin  McCallum. 

H.  J.  Horton,  blacksmith,  Dunlap,  has 
been  succeeded  by  W.  H.  Phillips. 

Mrs.  E.  J.  Ratcliffe,  tinware,  etc.,  Barrie, 
has  sold  out  to  Strange  &  McNab. 

S.  Allan,  carriage  maker  and  blacksmith, 
Ameliasburg,  has  been  succeeded  by  A. 
Crossley. 

A.  McGowan,  carriage  maker  and  black- 
smith, Tweed,  has  sold  out  to  Fitchett  & 
McNair. 

Kate  Wildfong,  general  merchant,  Louise, 
Ont,  is  about  to  be  succeeded  by  W.  H. 
Pritchard,  of  Williamsford,  who  has  removed 
to  the  former  place. 

SALES   MADE  AND   PENDING. 

The  general  stock  of  F.  Hunt,  Kinburn, 
has  been  sold  at  60  cents. 

The  assets  of  Rolland  &  Bro.,  wholesale 
cabinet  hardware,  Montreal,  have  been 
sold. 

The  stock  of  B.  Hallonquist,  general  mer- 
chant, Oak  Lake,  Man.,  is  advertised  for 
sale. 

The  general  stock  of  W  Barnard  &  Co., 
general  merchants,  Sutton  West,  has  been 
sold. 

The  stock  of  J.  D.  Lemieux,  hardware 
merchant,  Quebec,  has  been  sold  at  63c.  on 
the  dollar. 

The  estate  of  the  late  H.  B.  Ganton,  hard- 
ware merchant,  Lion's  Head,  Ont.,  is  adver- 
tised for  sale. 

The  stock  of  McDonald  &  Hall,  general 
merchants,  Massey,  Ont.,  is  advertised  for 
sale  by  auction  12th  inst. 

The  stocks  of  J.  H.  Strickland,  insolvent 
general  storekeeper  of  Cannington,  Argyle 
and  Bolsover,  were  sold  at  Suckling's  Thurs- 
day last.  Stock  No.  1,  Cannington,  $1,400, 
was  sold  to  G.  A.  East  for  47c.  on  the  dollar; 
stock  No.  2,  Cannington,  $300,  was  sold  to 
F.  T.  Andrews  for  33c.  on  the  dollar.  The 
Argyle  stock,  $1,316,  was  purchased  by  T. 
W.  Dodds  at  72j£c;  and  the  Bolsover  stock 
was  knocked  down  to  Hugh  Wilson  at  71c. 
on  the  dollar. 

FIRES. 

W.  H.  Elford  &  Co.,  general  merchants, 
Colborne,  Ont.,  have  been  burned  out. 

J.  A.  Bernardin,  general  merchant,  Buck- 
ingham, Que.,  has  been  burned  out. 

The  lumber  stock  of  H.  Fautaux,  hardware 
and  lumber  dealer,  Ste.  Cunegonde,  has  been 
partially  burned;  insured. 
DEATHS. 

George  Lloyd,  stoves  and  tinware,  St. 
Catharines,  is  dead. 


THE  EXCELSIOR  SNOW  SHOVEL. 

'HE  Excelsior  Snow  Shovel,  of  which 
the  accompanying  cut  is  an  illustra- 
tion, is  being  sold  in  large  quantities 
by  H    S.  How- 
land,  Sons  &  Co. 
This  snow  shov- 
el is  held  to  be 
one  of  the  best 
designed     ever 
placed    on    the 
market.      The 
malleable     iron 
casting      which 
attach  es    the 
handle    to     the 
blade  is  so  con- 
structed thatthe 
socket,     bands, 
and  clamps  are 
all  in  one  piece, 
/aw    iijiip  a  m      as  shown  in  cut, 
W      J  Ij  1     \A     and  being  firmly 
li*  k    riveted    to    the 

blade,  it  makes 
the  shovel 
strong  and  pre- 
vents the  blade 
from  splitting, 
and  is  hea^l  to  be 
much  stronger 
than  those  shov- 
els the  handles 
of  which  are  at- 
tached to  one 
side  of  blade 
only.  Another 
advantage  is 
if  the  handle  should  get  broken,  an- 
can  easily  be  put  in  its  place. 


that, 
other 


J.  H.  Reid,  of  Chatham,  is  seeking  induce- 
ments from  Berlin  for  the  establishment  of  a 
land  roller  factory.  The  council  will  offer 
him  ten  years'  exemption  from  taxes. 


COST  AND  COMPETITION. 

AN  old  tradesman  remarked  that  conv 
petition  would  be  less  severe  if  actual 
cost  was  better  known.  The  truth 
of  the  statement  needs  no  defence,  and  it  is 
quite  probable  that  more  would  be  gained 
by  educating  cut-rate  competitors  than  by 
fretting  over  lost  contracts.  A  short  time 
since,  prices  were  so  demoralized  in  a  certain 
locality  that  no  dealer  could  see  any  light 
ahead.  One,  more  agressive  than  the  others, 
sent  word  to  all  to  meet  at  his  place  a  set 
evening  to  discuss  an  important  matter.  He 
found  a  good  attendance,  and  by  means  of 
his  account  slips  he  showed  the  cost  for 
time  and  material,  well  inside  of  a  safe 
busines  profit,  required  for  several  kinds  of 
work  which  all  were  doing.  By  this 
method  some  were  for  the  first  time  made 
aware  that  they  were  in  error  in  the  prices 
they  thought  they  could  afford  to  quote. 
The  meeting  brought  mutual  confidence  and 
respect  where  distrust  and  bitter  feelings  had 
prevailed.  A  resolution  was  passed  in  which 
all  agreed  to  look  carefully  into  their  work 
and  charge  a  uniform  advance  for  profit, 
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Pickard's  Pat,  Sink  Strain 

Has  been  a  great  seller  with 
agents.    We  manufacture 
agents'  specialties. 

Address  ARMOUR  MFG.  GO. 

343  Yonge  Street,  TORONTO,  ONT. 

MUNN'S  LIQUID  GLUE 

Received  the  Highest  Award 

WORLD'S  FAIR,  1893 

In  competi.ion  with 

American  Glues 


THE  ART  METROPOLE,  Agents. 

131  Yonge  St.,  TORONTO. 

Pigou,  Wills  &  Laurence 

Limited. 

II  QUEEN  VICTORIA  ST.,    -    LONDON,  E.  G. 

Sole  makers  of  the 

"ALLIANCE" 

PRIZE  SPORTING  POWDER 

THE    TRADE    ONLY    SUPPLIED. 

Canada  Iron  Furnace  Co,,  Ltd, 


Manufacturers  of 


CHARCOAL   PIG   IRON 

MONTREAL. 

BRAND  "C.  |.  F."  WE 

PLANTS  AT 

Radnor  Forges,  Que. 
Lac  a  lac  Tortue. 


Three  Rivers. 
Grand  Piles. 


GEO.  E.  DRUMMOND, 

Managing  Director  and  Treasurer 

TB.'wxisr's 

CANADIAN 

CUSTOMS 

TARIFF 

—  AND  — 

ONTARIO   COMMERCIAL  LAW, 

1894:. 

This  edition  has  had  the  advantage  of  revision  by  ex- 
perts, and  is  the  most  accurate  and  complete  Tariff  pub- 
lished. Besides  containing  the  Latest  Tariff  Changes, 
Departmental  Rulings.  Foreign  Money  Tables  (Sterling, 
Francs,  Marks,  Florins  of  Austria,  Florins  of  the  Neth- 
erlands, Metres  into  Yards,  Kilos  into  lbs.,  etc.),  there 
has  been  added  a  Resume  of  Commercial  Law  of 
Ontario,  prepared  by  the  most  eminent  firm  of  commer- 
cial lawyers  in  our  country.  This  book  is  up-to-date, 
and  will  be  mailed  upon  receipt  of  price — FIFTY 
CENTS. 

The  McLean  Publishing  Company,  Toronto, 


and  to  continue  the  practice  for  one  month, 
regardless  of  results,  which  were  to  be  re- 
ported at  the  subsequent  meeting.  Now,  the 
system  rf  carefully  calculating  cost  has  been 
firmly  established  there,  and  the  methods  of 
some,  which  were  imperfect,  have  been  re- 
modeled. Competition  still  continues,  but, 
as  all  have  a  good  idea  of  the  actual  cost,  it 
does  not  result  in  a  loss.  Furthermore,  bet- 
ter work  is  being  done,  and  better  material 
is  being  used  than  formerly.— Metal  Worker. 


ODIOUS  COMPARISONS. 

A  FEW  Canadians  have  got  into  the 
habit  of  looking  away  from  home 
for  enterprise  and  development,  says 
The  Winnipeg  Commerciil.  They  belittle 
their  own  country,  and  point  to  what  they 
consider  ihe  greater  enterprise  of  other 
countries.  The  United  States  is  generally 
the  country  referred  to  as  the  embodiment 
of  advancement.  If  these  people  were  ac- 
quainted with  the  actual  facts,  they  would 
have  little  reason  for  such  comparisons  to 
the  disadvantage  of  their  own  country.  The 
fact  is,  that  in  an  honest  comparison  of  the 
progress  of  tha  two  countries,  Canada  is  by 
no  means  at  a  disadvantage,  but  ra  her  the 
contrary  is  the  case.  The  only  true  com- 
parison is  one  of  percentage.  Canada  has 
increased  in  population  more  rapidly  than 
the  United  States,  notwithstanding  that  our 
population  is  small  as  compared  with  the 
Republic.  In  railways  and  in  shipping  we 
are  clean  out  of  sight  in  advance  of  our 
neighbors,  and  in  education  and  actual  pros- 
perity of  the  masses  we  are  certainly  ahead 
of  the  United  States.  Following  is  a  com- 
parative statement  of  the  railway  mileage  of 
the  two  countries,  compiled  from  recent  offi- 
cial reports  : 

In  the  United  States  there  were  added 
2,630  miles  of  railway  last  year,  an  increase 
of  less  than  two  per  cent,  during  the  year, 
as  against  1,764  miles  in  Canada,  equal  to 
an  increase  of  13  per  cent.  The  number  of 
miles  in  operation  at  the  cose  of  1893  was 
in  the  United  States  145,869  and  17,332  in 
Canada.  To  have  a  mileage  in  proportion 
to  population  equal  to  the  railway  mileage 
in  Canada,  the  United  States  should  be 
3ble  to  show  35,000  miles  more  than  that 
country  possesses,  according  to  the  official 
returns  quoted  from,  so  that  at  the  present 
rate  of  progress  Canada  is,  comparatively 
speaking,  15  years  ahead  of  her  neighbors 
in  railway  development.  This  is  only  one 
comparison  of  many  which  can  be  made  to 
the  advantage  of  this  country.  It  is  all  very 
well  for  our  neighbors  to  the  south  to  boast 
of  their  great  achievements,  but  enterprise 
and  advancement  on  this  continent  do 
not  remain  entirely  with  them,  notwithstand- 
ing that  some  few  Canadians  seem  to  be 
willing  to  admit  that  it  does.  The  republic 
has  certainly  made  great  progress  in  some 
respects,  and  we  may  add  that  this  has  been 
largely  possible  through  the  investment  of 
British  capital  in  the  country. 


ONTARIO 
NUT  WORKS 

.   .   PARI 5 

ONT. 


Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of  Hot    Pressed 
Nuts,  Square  and  Hexagon 


CALCINED 
LAND 


PLASTER 


We  manufacture  from  the  best  rock 
only.  We  guarantee  our  plaster  a 
first-class  article.      Write  for  Prices. 

WINDSOR  PLASTER  CO. 

Windsor,  N.  S. 

WE  WANT 

To  send  a  man  to  every  store  in  Canada  to  show 
samples  of  our  goods,  and  would  pay  for  a  seat  in 
a  conveyance  driving  through  the  country.  Slate 
terms  and  route  now  covered.  B.  M.,  care  of 
MacLean  Pub.  Co.,  10  Front  E„  Toronto. 


We  have  just  put  in  New  Machinery,  by  which 
we  can  turn  out 

Hammers  and  Sledges  of  every  Kind 

At  lower  prices  than  ever  before. 

Only  best  steel  used. 
Write  for  fuller  particulars. 

JOSIAH   FOWLER         St.  John,  N.B. 


HORSE  CLIPPERS 

GEM  AND  H.  BOKER 

Finest  Quality.  New  stock  just  arrived. 


Rice  Lewis  &  Son 

LIMITED 

TORONTO      -      -      ONT. 


For  Plumbers'and  Steamfitte 


is' 


Brass  Supplies 
Flush  Tanks 
Tank  Boards  and 
Closet  Seats 


THE 


Stevens  Mfg.  Co. 


London,   Ont. 
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COKE  MALLEABLE  CASTINGS. 

THE  manufacture  of  malleable  castings 
has  long,  says  Iron  Age,  been  an  im- 
pertant  branch  of  the  American 
foundry  trade.  Lightness  with  strength  is 
the  object  aimed  at  in  the  production  of  in- 
numerable articles.  Few  people  on  the  face 
of  the  earth  are  so  perpetually  at  war  with 
clumsiness,  and  even  the  appearance  of 
heaviness,  as  Americans.  Safety  and  dura- 
bility are  not  lost  sight  of,  but  are  always 
carefully  considered,  after  which  comes  the 
question  of  avoiding  the  use  of  surplus 
metal,  except  in  cases  in  which  very  great 
strength  can  only,be  secured  by  means  of 
ponderous  masses  of  material.  But  in 
building  machinery  for  light  manufacturing, 
or  for  rapid  movement,  or  for  agricultural 
purposes,  everything  in  the  nature  of  sur- 
plus weight  is  rigorously  eliminated.  Agri- 
cultural implements  and  vehicles,  as 
made  by  American  manufacturers,  are  al- 
most marvels  of  lightness  and  strength,  so 
thoroughly  has  the  question  of  easy  draft 
been  studied.  In  mechanics'  tools,  hard- 
ware specialties,  builders'  hardware,  sad- 
dlery hardware  and  house  furnishing  goods 
the  same  conditions  are  apparent.  Mere 
dead  weight  is  avoided  unless  it  is  an  es- 
sential feature  of  the  article  itself.  To  this 
feature  of  American  manufactured  products 
the  makers  of  malleable  castings  have  made 
valuable  contributions.  They  have  been 
alert  and  progressive,  and  the  very  large 
establishments  in  numerous  localities  mak- 
ing a  specialty  of  malleable  castings  testify 
strongly  to  the  hold  which  this  class  of  pro- 
ducts has  secured  on  the  trade  of  the  coun- 
try. 

The  peculiar  excellence  of  American  mal- 
leable castings  has  until  recently  been  attri- 
buted in  no  small  degree  to  the  character 
of  the  pig  iron  used.     Lake  Superior  char- 
coal  was  regarded   as   the   ideal   material, 
being  smelted  from  very  rich  pure  ores,  with 
the    purest    of    fuels.      Producers   of  Lake 
Superior   charcoal  iron    therefore  regarded 
the  malleable  casting  trade  as  one  of  their 
own  particular  possessions,  secured  to  them 
by  natural   laws.     But   the  Western  manu- 
facturers of  coke   pig  iron   have  rudely  in- 
terrupted the  even   tenor  of  their  way,  and 
are  not  only  inducing  the  malleable  casting 
makers  to  use  a  mixture  of  coke  with  char- 
coal iron,  but   seriously  threaten  to  absorb 
the    entire     trade.       A     revolution,     there- 
fore, seems  to  be  impending  in  the  manu- 
facture   of    malleables.     Two    factors    are 
at    work    in    bringing    about    this    result  : 
One    is    the     desire     of     the     malleable 
foundrymen  to  secure  cheaper  material  than 
charcoal  iron  and  the  other  is   the  effort  of 
coke  iron  producers  to   widen  the  consump- 
tion   of    their    product.     The    experiments 
made  in  the  introduction  of  coke  iron  have 
therefore    proceeded    with    the    active  co- 
r. Deration  of  both  interests.     Bessemer  iron 
was  taken  as  the  basis  of  experimentation, 


as  it  approaches  most  nearly  to  the  chemical 
composition  of  Lake  Superior  charcoal  iron. 
These  experiments  have  extended  over  a 
period  of  about  three  years,  and  Western 
makers  of  malleables  do  not  now  hesitate 
to  say  that  they  can  make  thoroughly  satis- 
factory castings  from  coke  iron  exclu- 
sively. They  have  had  some  prejudice 
to  overcome  from  their  customers,  who 
were  skeptical  of  good  results  from 
any  other  material  than  charcoal  iron. 
This  prejudice,  however,  is  rapidly  disap- 
pearing when  the  fact  is  demonstrated  that 
the  coke  malleables  are  by  no  means  the  in- 
ferior goods  which  they  feared.  Some  mal- 
leable foundrymen  were  also  prejudiced 
against  the  use  of  coke  iron  at  its  inception, 
but  they  have  been  persuaded  to  adopt  it  by 
the  force  of  circumstances,  among  which 
may  be  mentioned  the  powerful  lever  of 
lower  prices  made  bv  coke-consuming  com- 
petitors. An  instance  is  noted  of  one  maker 
of  malleables  who  bought  a  carload  of  coke 
iron  for  trial,  which  became  mixed  with  the 
charcoal  iron  in  his  yard  and  could  not  be 
afterwards  identified.  The  castings  were 
carefully  watched  until  the  stock  was  cleaned 
up,  but  no  ill  effects  whatever  were  per- 
ceptible from  the  mixture.  It  is  needless  to 
say  that  coke  iron  rapidly  grew  in  favor  with 
this  establishment. 

The  substitution  of  coke  iron  in  this  class 
of  castings  is  another  triumph  of  the  chemist. 
The  manufacturers  of  malleables  who  use 
coke  iron  do  not  hesitate  to  say  that  they 
are  now  more  certain  of  results  than  when 
they  depended  exclusively  on  charcoal  iron. 
The  method  adopted  by  the  coke  iron  pro- 
ducers is  to  analyze  every  carload  of  iron 
destined  for  malleable  purposes,  so  that  the 
consumer  knows  precisely  what  he  is  get- 
ting. He  is  then  able  to  determine  the  ex- 
act treatment  to  be  given  to  the  iron  in  each 
carload  to  secure  a  specific  result.  His 
work  is  not  done  at  haphazard,  but  with  as 
nearly  exact  knowledge  as  it  is  possible  to 
get.  To  meet  such  conditions  the  producer 
of  charcoal  iron  must  not  only  sell  his  pro- 
duct at  an  even  price,  but  must  also  furnish 
an  analysis  of  each  carload,  as  the  mere  fact 
that  the  iron  is  smelted  with  charcoal  is  not 
accepted  as  a  guarantee  of  uniformity  nor 
even  of  superior  fitness  for  the  purpose.  The 
conditions  thus  imposed  bear  heavily  on  the 
charcoal  iron  producer,  who  is  handicapped 
by  the  high  cost  of  his  fuel  and  cannot  well 
afford  to  incur  much  additional  expense. 
The  consumer,  however,  is  greatly  benefited, 
as  the  cost  of  malleable  castings  has  been 
reduced  in  conformity  with  the  reduction 
made  in  the  cost  of  the  raw  material. 


perature  of  about  1,000  C.  As  it  does  not 
corrode  in  sea  water,  and  is  not  magnetic,  it 
is  preferable  to  steel  for  the  hulls  of  steam- 
ers. It  is  said  to  have  shown  a  strength  of 
24^  tons  per  square  inch  for  castings,  31 
tons  for  forgings  and  35  tons  for  rolled 
metal,  all  of  which  is  certainly  very  extraor- 
dinary. Possibly  the  cost  of  it  is  so  high  as 
to  prevent  its  extended  use. 


A  NEW  BRONZE. 


The  Engineer  mentions  a  new  bronze  that 
has  lately  been  introduced  in  France,  which, 
it  is  claimed,  is  much  superior  to  mangan- 
ese bronze  or  phosphor  bronze.  Roma, 
which  is  the  name  by  which  it  is  known, 
contains  copper,  phosphorus,  tin,  aluminum 
and  manganese.  It  is  a  pale  yellow,  has  a 
specific  gravity  of  8.5,  and  melts  at  a  tem- 


A  TRICK  OF  THE  TRADE. 

THE  place  where  I  worked,  writes  B. 
Smith  in  Metal  Worker,  was  one  of 
the  kind  that  turned  nothing  away 
that  came,  and  in  the  blacksmith  shop  the 
boss  held  forth  and  was  not  very  often  laid 
out.  A  big  steamboat  used  to  run  from  our 
town  every  day,  lying  there  all  night.  One 
night  she  was  away  behind  time  and  it  was 
found  that  a  nut  on  a  3-inch  rod,  connecting 
the  engine  with  the  walking  beam,  had  split 
and  the  engineer  was  afraid  it  would  not  last 
till  he  landed.  When  he  arrived  there 
were  no  tools  in  our  town  to  duplicate  the 
nut  and  he  was  in  a  dilemma  what  to  do, 
and  didn't  see  how  he  cquld  make  his  trip 
for  a  day  or  two.  The  boss  heard  of  it  and 
went  to  see  the  break,  then  told  the  engineer 
that  if  he  would  let  him  have  that  nut  he 
would  mend  it  so  he  could  use  it  the  next 
day,  when  it  would  be  stronger  than  ever. 
The  engineer  didn't  believe  it  and  wanted 
an  explanation,  which  the  boss  wouldn't 
give,  and  as  the  engineer  had  little  to  lose 
he  concluded  to  let  him  try  it,  going  to 
the  shop  to  see  the  job  done.  A  band 
was  made  of  good  iron  that  fitted  the  nut 
tight  when  white  hot,  after  the  nut  had  been 
heated  and  closed.  The  band  was  driven 
down  on  the  nut  and  cooled  by  a  plunge  in 
water,  and  as  the  band  was  heavy  the  nut 
was  stronger  than  ever  before  and  rendered 
service  for  years  after. 

One  day  a  traveling  "jour  "  asked  for  a 
job,  seeing  that  our  shop  was  busy,  but  the 
boss  did  not  want  him.  The  "  jour"  stayed 
and  talked  and  showed  that  he  was  a  bright 
fellow,  and  the  boss  rather  liked  him  ;  told 
him  the  history  of  his  favorite  pair  of  tongs  ; 
showed  him  how  nice  they  worked  and 
talked  with  him  considerably.  He  asked 
the  "jour"  if  he  could  weld  three  pieces  of 
iron  together  in  one  weld  at  one  heat  with- 
out help.  The  "jour"  said  that  was  too 
much  for  him,  and  the  boss  said  if  he  could 
have  done  that  he  would  have  hired  himany- 
how.  The  boss  asked  the  "  jour"  to  dinner, 
but  he  seemed  embarrassed  at  his  inability  to 
do  the  test  job  and  would  not  go.  When 
the  boss  came  back  from  dinner  he  found 
his  favorite  centre  punch  welded  to  the  jaws 
of  his  favorite  tongs,  which  were  hanging 
over  the  horn  of  the  anvil  with  the  rivet  cut 
out- -three  pieces  of  iron  welded  at  one  heat 
at  one  place  without  help.  The  boss  cussed, 
then  owned  up  beaten,  and  if  he  could  have 
found  the  fellow  he  would  have  given  him  a 
job  ;  but  evidently  the  "jour"  concluded 
that  the  bois  would  heat  a  welding  heat 
should  they  meet,  and  got  out  of  town  as 
soon  as  possible 
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£)larkson 

S-  Qross 

ACCOUNTANTS    .     .     . 

Established  186  4. 

?     26  Wellington  St-  East.  TORONTO 


Quantity  Tells « 
On  Prices 


?^% 


In  consequence  of  lower  cost  of 
production,  resulting  from  manu- 
facturing in  larger  lots  and  with 
better  facilities,  we  are  enabled  to 

ShS£  reduced  prices 

Drilling  Machines  and  Tire  Up- 
setters.     Send  for  new  price?. 


A.  B.  JARDINE  &  GO. 

Manufacturers  Blacksmiths'  Tools 
HESPELER,  ONT. 

Pedlar's  Patent  Steel  Shingle 


The  only  metal  shingle  made  in  Canada  that  is  sold 
under  a  guarantee  of  25  years.  We  also  manufacture 
Metal  Roofing  of  all  descriptions,  Corrugated  Iron, 
Metal  Sidings,  and  Metal  Ceilings.  A  protective 
discount  allowed  the  trade. 

Write  us  for  Catalogue. 

THE  PEDLAR  METAL  ROOFING  GO. 

Office  and  Works    •     OSHAWA,  ONT. 


1879 ESTABLISHED 1879 

Essex  Handle  and  Wood-Turning  Works 


You  can  make  no  mistake  by  placing  your  order  for 
Axe  Handles  with  us.  Our  Shaved  Pattern  Second 
Growth  Axe  Handle  is  undoubtedly  the  best  handle  in 
the  market.  Our  Polished  Octagon  Axe  Handle  cannot 
be  improved.  Our  Second  Growth  Oik  is  a  beauty. 
Our  timbers  the  toughest  and  patterns  the  best.  Ship- 
ment for  June  and  July  exceeds  three  thousand  dozen. 
Let  us  have  your  specification  for  future  shipment  now 
and  you  will  be  pleased. 

GARDNER   BROS.  &  CO.. 

ESSEX,    ONT. 


SUCCESS. 

WHAT  is  success?  Who  are  our  suc- 
cessful men  ?  What  qualities  of 
mind  are  essential  to  prosperity  ? 
There  is  not  one  of  us  who  has  not  asked 
himself  this  question,  not  once,  but  a  hun- 
dred times,  says  American  Artizan.  We  all 
want  to  be  successful,  and  we  all  envy  peo- 
ple whom  we  look  on  as  having  reached  the 
goal  which  we  are  striving  to  attain.  Some 
of  us  do  attain  a  real  substantial  success  in 
life,  and  yet  we  look  on  our  lives  as  failures, 
because  we  have  fallen  below  the  ideal  of 
our  youthful  ambition. 

Here  is  Jones,  the  well-known  rake  manu- 
facturer. Every  hardware  dealer  knows 
Jones'  rake  to  be  an  honest  rake,  and  the 
Jones  Manufacturing  Co.  to  be  a  thoroughly 
square  and  honorable  house.  Jones  gives 
employment  to  fifty  or  seventy-five  men, 
gives  liberally  to  all  projects  to  help  his  town 
along,  is  rated  A  No.  1  by  the  commercial 
agencies,  and  yet  he  feels  that  his  life  is  a 
failure.  If  I  had  only  studied  the  art  of 
poetical  composition,  says  Mr.  J.,  in  a  confi- 
dential moment,  I  believe  I  would  have  been 
a  first-class  poet,  and  see  how  I  have  frit- 
tered my  life  away  as  a  mere  rake  manufac- 
tu-er.  I  have  often  wished  that  I  had  stuck 
to  literary  pursuits  like  my  old  chum,  Smith. 
There's  a  fellow  whose  life  is  a  success 
Next  day  we  happen  to  drop  in  on  Smith. 

"Literature,"  says  Smith,  "is  an  ignus 
fatuus.  1  have  striven  to  write  something 
that  would  live,  but  I  feel  there  are  thou- 
sands who  are  as  worthy  of  fame  as  I  am, 
and  there  you  are.  I  cannot  write  as  I 
would  wish,  as  my  productions  would  prove 
unsalable,  and  I  must  cater  to  a  popular 
taste  that  I  despise.  I  often  wish  that  I  had 
never  allowed  myself  to  be  drawn  into  this 
maelstrom  of  ceaseless  scribbling,  but  that 
I  had  followed  some  pursuit  that  would 
enable  me  to  make  the  world  nobler,  better 
and  purer.  There's  my  old  chum  Jones. 
He  gives  employment  to  a  number  of 
artisans,  helps  local  charities  and  makes  his 
fellowmen  better  off  on  account  of  his  exist- 
ence. I  would  that  I  were  in  his  place." 
And  so  it  goes.  We  all  fail  to  see  the 
bright  points  in  our  own  lives  and  idealize  the 
lives  of  those  of  whom  we  can  know  but 
little. 

We  all  have  our  ideals  in  life  and  should 
have,  but  few  of  us  have  reached  the  height 
we  fain  would  climb  ;  but  we  must  not  for 
that  reason  hurriedly  and  rashly  conclude 
that  our  lives  are  failures.  Many  men  whose 
doings  fill  many  pages  of  history  were 
ignominious  failures.  Aaron  Burr's  life 
was  a  failure,  although  he  was  vice-president 
and  within  an  ace  of  the  presidency. 

Any  man  who  builds  up  a  large  business 
by  honorable  methods  can  be  considered  as 
succeeding  in  life,  although  he  may  not  dig 
the  gold  out  of  the  rainbow  pots  of  his 
earlier  years. 


D0W5WELL  BROS- 

HAMILTON,  ONTARIO 

MANUFACTURERS    OF 

Clothes  Wringers,  Mangles, 
Churns,  Washing  Machines, 
and  Household  Specialties 


Prices  are  low  but  you  will  find 
our  goods  first-class.  Send  for 
Catalogue 


Eastern  Agents 


f.L 


4  SON,  -  Montreal 


RAMSAYS 

Pure  Lead 
Mixed  Paints 
Oil  Stains 
Varnishes 

ARE   AHEAD 

Long  Folding-Handle  Dust  Pan 

HANDLE    FOLDS 

As  shown   by  the  Cut. 

While  in  use  stands  erect 
locked  in  place. 
Now  Made  in  f^-. 

TWO  GPadeS.     Get  prices  from  >S^ 


the  wholesale  trade,  or  direct. 


P.S. — We  are  making  25c.  and  50c.  line  of 
Sham  Holders  as  well  as  our  Tarbox 
Holder,  which  retails  at  75c. 

TARBOX  BROS.,  Toronto. 


Be  Sure 


The  brand 
reads 


JOHN  LUCAS  &  GO.'S 


And  you  will  get 
the  old    .    . 


Original,  and 
Only  Reliable 
And  Durable 
Green 


Imperial 

French 

Green 


-OF  THIS  NAME 
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TELEPHONE    1780. 


J.  H.  FARR  &  CO.  "-MoiiF  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,  Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 

8  to   16    MORSE    STREET,        -         -        TORONTO,     ONT. 


Tbe  St.  John  Bolt  k  Nat  Works 

ST.  JOHN,  NEW  BRUNSWICK 

Make  first-class  Track  Bolts,  Machine  Bolts,  Car  Bolts, 
Steel  and  Iron  Girder  and  Boiler  Rivets,  Square  and 
Hexagon  Nuts,  Lag  Screws,  Wharf  and  Railway  Spikes, 
Bolt  Ends.  Montreal  Agent, 

D.  S.  McINT YRE,  Royal  Insurance  Building 


W.  &  Sr  BUTCHER,  Sheffield,  England,  Makers  for  over  OISE  HUNDRED  YEARS 

of  the  celebrated  "WADE  &  BUTCHER"  Razors,  and  the  Original  Manufacturers 
of  Hollow  Ground  Razors,  can  with  confidence  highly  >j-jv  s  (^P^i/^5Z/\S2^^  kXd 
recommend  their  goods  and  particularly  their  \®)  ^WferZS^lVxSlpi^  &j? 
Brand  as  being  the  most  perfect  Extra  Hollow  Ground  Razors  ever 
manufactured  and  especially  suited  for  the  use  of  Barbers  and  for  priv- 
ate use.  Genuine  Razors  are  marked  with  one  of  the  following  Corpor- 
ate Trade  marks  : 


WADE  &  BUTCHER, 
SHEFFIELD,  ENGLAND. 


OR 


tt))>^>- 


OR 

FOR  SALE  BY  ALE  DEALERS  IN  HARDWARE,  CUTLERY  and  FANCY  GOODS 


JAMES  HUTTON  &  CO.,  Agents, 


Montreal 


CURRENT    IWARKET    QUOTATIONS 


METALS. 


Tin. 

Lamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  184    19 
Straits "     ....  18     18J 

Tin  Plates—  Charcoal  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C..  usual  sizes $5  25 

IX  "  6  50 

l.TL.X.,       "  7  75 

Raven  &  P.D.  Grades- 

I.C,  usual  sizes 3  75    4  uu 

[x  "  4  75     5  00 

;VV  "  5  75    6  00 

I XXX       "  6  75    7  00 

g-o-ri**"      Ill  \\\ 

dxi""« ::;::::.    **   co 

M>(e.-Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates— Bright 

Bessemer  Steel— 

I.C,  usual  sizes   a  10    d  ^0 

I.C.,  special  sizes 3  25    3  35 

Charcoal  Plates— Terne. 

Dean  or  J.G.  Grade— 

I  C.  20  x  28, 112  sheets  . .     6  50    6  75 
I.X.  Terne  Tin 8  75    9  00 

Charcoal  Tin  Boiler  Plates. 

Cooklev  Grade—  Per  lb. 

.X.X.",  14x56,  50  sheet  bxs  ) 

14x60,  "  >  6c,    6jc 

14x65,  ) 

Tinned  Plates 

72x30  up  to  24  gauge 6J    6J 

26        "     6J    7 

28         "     7i     7J 


Tire  Steel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb    0  10    0  14 


Russian  Sheet 

Tank  Platesl-5  and  thicker 

Biiler  Rivets 

Boiler  Tubes. 


Iron  and  Steel. 


Common  Baf,  per  100  lb 

Reflned     " 

Horse  Shoe  " 

Band 

Hoop 

Swedish        " 

Shoe  Steel 


Base  Price 

1  60 

..  2  35 
..  2  60 
..  2  25 
..     2  20 

.     4  00 


0  104  0  11 
2  00  2  25 
4  50    5  00 


2-inch 
-inch 


104c 

13} 


Steel  Boiler  Plate. 

r  inch  $2  45 

16     •'       2  35 

1£      ,l      nd  thicker 2  25 

Sheet  Iron, 

8  to  20  gauge  2  40   2  50 


22  to  24 
26 

28 


25  2  35 
2  35  2  45 
2  50   2  65 


Canada  Plates. 


Alldull 2  15 

4  polished 2  2o 

All  Bright  2  50    2  85 

Iron  Pipe. 

Wrought  674  to  70  p.c. 
Galvanized,  50  to  50  &  5  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  16  to  20  ft. 

Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 44,  4} 

26  gauge,  "       4},  5 

28     "  "       5.    oi 

Gordon  Crown— 
16  to  24  gauge,  per  lb  4 


2  65 
2  75 
2  30 
2  25 
4  25 
2  50 


26  gauge,  4}     4J 

28      "  "  4j     5 

Note— Cheaper  grades  about    J  cen 
per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 6    6  3-5 

i        "  "       4f    4J 

5-16"  "      H    4j 

%       "  "       44    4| 

7-16  "  "      3|    4 

V4      "  "      3«    33 

%    "       "    n  3 

ti  %       »•  "       ....2  4-5    2£ 

Trace,  per  doz.  pairs    $3  60  5  90 

German  coil,  per  100  ft  ....  1  65  2  70 
Jack  chain,  iron,  single,  per 

doz  yards 0  13  0  50 

Jack  chain,  double,  per  doz 

yard9 0  15     

■Tack  chain,  brass,  single,  per 

dozyards 0  20  110 


Copper — Ingot. 

English  B.  S  ton  lots  0  10    0  10§ 

Lake  Superior  0  10    0  10} 

Bolt  or  Bar. 
Cut  lengths,  round,  4  to  Jin.  $0  20  $0  22 
"  round  &  square 

1  to  2  in 0  18    0  19 

Vote— Complete,  lengths  abou  Ifteen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60  $0  14    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  144  0  164 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
3  cents  per  pound. 
Planished  and  tinned,   14x 

48andl4x60  0  26    0  27 

Braziers.  (In  sheets.) 
4x6ft,  25to301bea,  perlb..  0  16    0  17 
35  to  45      "  "        . .  0  144  0  154 

50  lb  and  above  per  lb  0  14    0  14J 
Boiler  <t  T.  K.  Pitts 

Plain  Tinned   perlb 0  19 

Spun  "         0  23 

Tftre. 
Pure,  in  coils — 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

.  Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  18  0  20 

27  to  30      "      ..  0  20  0  21 

30  and  up 0  23  0  26 

Sheets,  ham-rolled  2x4  ft. . .  0  21  0  23 

Zinc  Spelter. 

Foreign,  per  lb 0  044  0  04J 

Domestic    "     0  04$  0  044 

Zinc  Sheet. 

5  cwt  casks 0  04| 

Part  casks 0  05 

Lead. 

Imported  Pig.  per  lb 0  2J    0  03 

Domestic  "       0  02| 

Bar,  1  pound 0  044 

Sheets,  24  lbs,  sq.  ft,  by  roll  0  04J  0  04| 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  04J  0  044 

Note— Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  30  p.c. 
discount. 

Note— Cut  lengths,  net  price  ton  lots 
30  and  10  p.c.  dis.;  waste  pipe,  in  8ft 
lengths  lists  at  74c. 


Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  13    0  134 

Standard  0  12    0  124 

Wire 0  17    0  19 

Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's, perlb  $0  10    0  104 

Otherraakes"    0    94  0  10 

White  Lead. 

per  cwt. 
Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons   $4  25 

No.  1  Do 4  <0 

No.  2  Do 4  75 

No.  3  Do 1   3  50 

Brsndram  Bros'.  Genuine 6  00 

"  "       Decorative 5  75 

No.  1  5  10 

f.o.b.  Halifax,  St.  John,  Montreal, 
Toronto, 

Prepared  Paints. 

(In  i,  4  and  1  gallon  tins.) 

Pure,    per  gallon $100 

2nd  qualities    "      0  90 

Barn(inbbls)  0  80      0  90 

Colors  in  Oil. 
(251b  tins,  standard  Quality.) 

Venetian  Bed,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

Green    0  09 

Chrome    "         0  08 

French  Imperial  Green  0  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwt  1  35  1  40 
"       (J.F.L.S.)"        "  2  75 

"  Roval  "  "  1  10  1  15 
Venetian  Bed,  (best)  "  "  1  80  1  90 
English  Oxides  per  cwt  3  00  3  25 
American      •'     >      ..        ..  x  25  x  y0 

Canadian  ) 

Paris  Green,  per  lb  0  15    0  16 

Burnt  Sienna,  pure,  per  lb  0  08 j 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  lilack  "      0  09 

Chrome  Yellows  "      0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greens  "      0  12 

Golden  Ochre  0  03J 


HARDWARE 


27 


Varnishes  (in  bbls). 

No.  1  Furniture,     pergal 0  69 

Extra        '  "        0  90 

Brown  Japan  "        0  65 

Brown  Japan,  Turpentine  p.  gal.  0  85 
No.  1  Carriage '  "        1  30 

Gold  Size  Japan       per  gal.  1  00    1  20 
Pure  Orange  Shellac       "       1  95    2  05 

Hard  Oil  Finish       130 

Oil  Shellac 140 

White  Shellac 2  25 

Linseed  Oil  (in  bbls) 

Raw,    pergal  0  52 

Boiled        "       0  55 

Turpentine  (in  bbls) 
Selected  Packages,  per  gal    0  39 
Castor  Oil. 

Best,  perlb 0  06J  0  07J 

Cod  Oil. 

Cod  Oil,  per  gal 0  50    0  51 

Glue  (in  bbls) 

Common,  0  07}  0  08 

French  medal 0  09i  0  C9J 

Cabinet,  sheet..- 0  11    0  12 

White, extra  0  16    0  18 

Gelatine  0  20    0  30 

Strip   0  16    0  18 

Coopers    0  19    0  20 

A  1  clear  0  09 

Liquid  Glue— F.  LePage's,  dis.  20  to 
25  per  ct.  off  list ;  Munn's,  dis.  25  to  30 
per  cent,  off  list. 


0  53 
0  56 


0  40 


Axle  Grease.  Carpet  Sweepers 

Pergross 7  00  13  00    Bissell,  per  doz 

BathTubs.  World  '  

Zinc  discount 3  90    4  00     Daisy, 

Copper,  discount,  5u  p. c.  off  Revised   Star 

list. 
Steel  Clad  20  p.c.  dis. 

Bells—  Hani. 
Brass,  60    to  66§. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 

Cow. 


American  make.discoun  1 60  to  60  and  Portland,  car  load  lots 

5  per  cent. 
Canadian,  dis  45  and  50  pc. 

Farm. 
American,  eaco 2  00    5  00 

House, 
American,  per  lb 0  35    0  40 


....  2  2  50 
....  21  75 
....  24  00 
...     18  00 

Crown  Jewel,  per  doz ?9  00 

Grand  Bapids,       "       ....30  00    33  00 

Cartridges— -SeeAmmunition . 

Castors. 

Bed,  new   list,  dis.  50  &  5  to  50  &  10  p.c. 

Plate  dis.  50  &  5  to  5C&  10  p.c. 

Cattle  Leaders. 

No  31  and  32,  per  gross 8  50  1125 

Cement. 

....  2  70 
....  1  10 
....  1  10 
....     1  10 


Glass.—  Window. 
Box  Price. 


Bellows. 

Hand,  per  doz 3  35    4  75 

Moulders'    "      7  50  10  00 


Thorold 

Queenston       "  

Napanee  "  

Chalk. 

Carpenters'  Colored,  per 

gross  0  45 

White,  lump,  per  cwt   0  60 

Red o  05 

Crayon,  per  gross   0  14 


Size 

United 

i  Drills 

14  to  25 
26  to  40 
41  to  50 
51  to  60 
61  to70 
71  to  80 
81  to  85 
86  to  90 
91  to  95 
96  to  100 
101  to  105 
106  to  110 
111  to  115 


Star. 


Per 

50  ft 


11  5 
1  30 


Per 

100  ft. 

2  20 
2  35 

2  75 

3  20 
3  5li 

3  90 

4  40 

5  00 


Double 
Diamond 
Per 

50  ft.  100 


1  50 
1  75 


3  90 

4  30 

4  8n 

5  30 

5  80 

6  75 

8  25 

9  50 
11  25 
13  50 
15  00 


0  75 
0  65 
0  06 
0  18 


Chisels — Socket,  Framing  and  Firmer 


Blacksmiths'   discount   35,40  per  cent    American, dis  70  and  10  per  cent 


HARDWARE. 

Ammunition — Cartridges. 
B.  B.  Caps,  50  and  5  per  cent. 
Kim  Fire  ristol,  dis   45  p.c    Aruer 
Rim  Fire  Cartridges,  Dom.  50 & 5  p.c. 
Rim  Fire,  Military,  net  list,  Amer. 
Central  Fire  Pistol  and  Rifle,    18    per 

cent.,  Amer. 
Central  Fire  Cartridges,  pistol  sizes, 

Dom.  30  per  cent. 
Central    Fire    Cartridges,    sporting 

and  military,  1 5  and  5  per  cent. 
Central   Fire,  Military  and  Sporting,    Clark's 

Amer.  net  list.      B.B.  Caps,  discount    Diamond 

45  p.c.    Amer. 
Loaded   and    empty  Shells,  "  Trap  ' 

and  "  Dominion  '   grade, 25  p.c 
Shot. 
Canadian,  common,  20  per  cent. 
Brass  Shot  Shells,  55  and  10  p   c. 
Primers,  30  per  cent. 

Wads. — Baldwin's. 

perlb    Mascot    . 
Best  thick  white  felt  wadding,  Erminie 

in  J  lb.  bags 100 

Best  thick  brown   or  grey  felt  Blind  and  Bed  Staples. 

wads,  in  J  lb.  bags 0  70    All  sizes,  per  lb 0  11    0 

Best  thick  white  card   wads 


Belting. 

Agricultural,  50  per  cent. 
No.  1,  leather,  dis.  40  &  5  p.c.  to45  p.c. 
Best,  ditto,  30  to  33^  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits — Auger. 
Gilmour  ^  dis  60  per  cent. 
Excelsior,  discount  60percei.i.. 
Rockford  Common,  65  to  65  and  5  p.c. 

"       Perfection,  50  and  10  per  c. 
Jenning's  Gen,  net  list  to  5  p. cent  dis 

Car. 
Gilmour's,47J  to  50  percent 

Expansive 
Clark's,  20  per  cent. 
Excelsior,  10  percent. 
Qimlet 

per  doz 0  65 

Shell  " 1  00 

Nail  and  Spike,  per  gross    2  25 


Canadian,  dis    35  per  cent 

Tanged  Firmer  per  doz 0  85     4  00 

Churns 
Daisy  or  Leader,    dis.    from   factory 


Pilkington. 
Ordinary. 

ist  break $2  70 

2nd       "        

3rd       "        

4th       "        

5th       "        

6th       "        4  15 

7th        "        4  05 


2  90 

3  lo 
3  40 
3  65 


60  and  2V4  percent.  From  stock  60   2nd 


Picture  Glass 
Pilkington's  ordinary. 
1st  break    


0  90 

1  50 
5  20 

Blacking-,  (Catchpole's). 

No.l,  Egyptian  Blacking 9  00 

"    2,  "  "  4  50 

Blind  Rollers. 

Annex    per  doz.    1  25  1  75 

1  35  1  85 

1  12  1  20 


15 


0  99 


boxes   of   500    each,    12   and 
smaller    gauges 

Best  thick  white  cird  wads,  in 
boxes  of  590  each,  10  gauge 0  35 

Best  thick  white  card  wads,  in 
boxes  of  500  boxes,  8  gauge 0  55 

Thin  card  wads  in  boxes  of  1000 
each,  12  and  smaller  gauges... 

Thin  card  wads  in  boxes  of  1000 
each,  10  gauge 0  25 

Thin  card  wads  in  boxes  of  1000 
each, 8  gauge 0  45 

Chemically  prepared  black  edge 
gre,y  cloth  wads,  in    boxes  of  p.  M 
250  each- 
Hand  smaller  gauge 0  65 

9  and  10  gauge 0  75 

7  and  8  gauge 0  90 

5  and  6  gauge 1  10 

Superior  chemically  prepai  ^d 
pink  edge,  best  white  cloth 
wads,  in  boxes  of  250  each — 

11  and  smaller  gauge 1  15 

9  and  10  gauges 1  40 

7  and  8  gauges 1  65 

and  6  gauges 3  90 

Anvils 

Perlb 0  10    0  12j 

Anvil  and  Vice  combined 

each 4  50 

Augers. 

Gilmour's,  discount50  per  tent. 

Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "  each 5  50    6  50 

Post  Hole, Vaughan's,  each    135    160 

Excelsior,  Jennings',  discount  50  pei 
cent. 

Awls. 

Sewing  per  gross 

Pegging, 

Brad, 
"  handled 

Saddlers'  " 

Awl  Hafts 

Patent  Peg,  per  gross 
"    Sewing,         " 


Bolts. 

Carriage,  dis,  75  p.c. 
Tire,  dis  60  to  60  and  10  per  cent 
Stove,  dis., f0  and  10  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  70  to  70  and  10  per  cent 
Boring  Machines. 
0  20   Complete,  with  Augers,  ea.    5  00    7  5C 
Braces. 

Barber's    6  00    7  To 

Barber's  Ratchet 10  00  11  00 

Farmers' 2  00    2  75 

Millar's  Falls  15  50  29  00 


C  65 

1  59 

0  65 

1  25 

0  85 

1  60 

3  60 

7  3C 

0  45 

1  60 

Brackets — Shelf. 

Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n   0  85    3  20 

Broilers. 
Light,  dis.  65  to  67^  per  cent. 
Reversible,  dis.,  65  to  67J  per  cent. 
Vegetable,  per  doz,,  dis.  37J  per  cent 

Henis,  No.  8        "      6  00 

"    No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz    500    4    23 

Butts— Brass . 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  <ind  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  70  &  10  to  75  p.c. 
Loose  Pins,  "    70  &  10  to  75  p.c. 
Berlin   Bronzed,  dis.  70,  70  and  5   per 

cent. 
Gen  Bronzed, perpair  0  40 


per  cent. 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60     4  00 

Enterprize,  No.O   135 

"  No    2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60i  to  65  p.c. 
Cradles,  Grain. 
Canadian,  discount  25  to  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list; 

dis.  40  per  cent. 
Hart  Mfg.  Co.,  (boltdies)  (Amer.  list) 
dis.  26  per  cent. 

Door  Springs. 

Torrey's  Rod,  per   doz 2  00 

Coil,    per  doz   0  88    1  60 

English,     "        2  00    4  00 

Draw  Knives. 
American,  dis.  70  and  10  p.c. 
Canadian,  dis  25  to  35  p.c. 

Drills — Rand  and  Breast. 

Millar  Falls,  per  doz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37 J  to  40  per  cent . 
Standard,  dis.  47J  to  50  p.  c. 

Elbows— Stove  Pipe 
$1.00  to  $1.65  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30    Obi 

Wine,  per  doz   130    2  25 

Star,  "  2  80    3  90 

FennsCorkstops.No  2  p.doz 170 

Petroleum,  per  doz 4  50    6  50 

Files  and  Rasps, 


3rd 
4th 
5th 
6th 
7th 


5  90 

6  50 

6  9C 

7  70 


Gas  Fittings  and  Staple   Brackets 

Jas.  Barwell.  Toronto— Dis.  20  to  25  p. 
c,  free  of  du'y.  Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each   30    

Enamelled"      0  55    .....'. 

Grindstone  Fixtures. 

P.  S.  &  W..  per  doz 3  60    4  25 

Hammers — Nail. 
Maydole's   net  list  to  5  per  cent,  dis 
Can.  discount  25  to  27J  p.c 
Tack. 

Magnetic,  per  doz  110 

Sledge 

Canadian,  per  lb 0  12i 

Ball  Pean. 
English  and  Can.,  per  lb  .    0  25 
Handles, 

Axe        per  doz 75 

Store  door    "     100 

Chest,  per  doz  pairs  \    040    2 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer    "         325    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  35percent.  to40  p  c 

Hoe. 

C.&B..  discount  35  per  cent,  to  40  p.o 

Saw. 

American,  per  doz  1  00    1  25 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz  0  50    0  8C 

Cross  Cut  Saw. 

Canadian  per  pair 0  15    0  20 

Hangers. 

9  40     0  80 


1  50 
0  13 

0  30 

2  50 

1  80 


Kearney  &  Foote'3  discount  Am.  List    Door  4  and  5  inch,  per  pair 

50  and  5  per  cent.  Lanes,  50  to  50  and  5  p.c 

Black  Diamond,  50  &10  per  cent.  dis. 

Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50  and  10 

per  cent 
Toronto  File  Co.,  50  and  10  to  60  p.c. 

Amer.  list 
Jowitt's, dis. Can. list,  25pc.  to  27J  p.c. 
Globe  File  Co.'s  disc.  60  and  10  p  c 


Hatchets. 
Can.,  dis  40  to  42J  p  c. 

Hinges. 

Blind,  Parker's, dis.  60and  10  to  65  p  c 
"  hepard's  Noiseless,  dis.  60  pc 
"  "    Buffalo,  dis  60  to  70  pc 

Light  T  and  strap    70to70&5p<f 


Horse    Rasps,  Kearney  &  Foote's  dis    Heavy,  per  lb 03  3-5    0  043 

Am  list,  60  to  60  and  5  p.c.  Screw  hook  and  hinge — 

Horse  Rasps,  dis.  45p.c.  Amer.Hellers         6  to  10  in.,  per  set 0  00    0  03| 

Horse  Rasps,  Spencer's,  dis.  Can.  list       12  up  "       0  CO    0  02J 

40  p.c.  Per  doz.  set 

Horse  Rasps,  Toronto  FileCo.,  50  and    Screw,  Eureka 113    180 


10  p.c. 


2  00 


■:::•:} 


7  25 


Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80 

Axes. 
per  box    ....   6  00  12  00 


Can  Openers. 

Acme,  per  gross   9  00 

8  00  Sardin    Scissors, per  doz.    3  75 
Card. 

Horse,  per  doz 0  60 

8  30  Carpet  Stretchers. 


American,  per  doz 100 

Bullards  "      6  50 


Amer.  list. 
Fluting  Machines. 

Each 0  60 

Forks. 
Hay.Ma.nure,  etc,dis.52J  p.c   rev.  list 

Freezers,  Ice  Cream. 
Gem,  dis,  57J  to  60  per  cent. 
Shepard's     Lightning,  dis.  50 
and  10  p.c. 

Fruit  Presses. 

Henis',  per  doz   3  $5 

Enterprise,  discount  10  p.c. 
10  00  Shepard's  Queen  City,  dis.  15  p.c; 
Fry  Pans. 
Acme,  discount  62J  to  65  per  cent 
Gauges— Marking,  Mortise,  etc. 
Stanley's,  dis.  50,  55  p.  0, 
Wire  Gauges 
Winn's  Nos.26to33, each     165 


0  65 


4  50 


1  00 


1  50 


Gate, Clark's 150    2  20 

"      Shepard's,  dis  50  to  60  p.c 

Perdoz.  pairs 

Spring     1  35    1  40 

"    Shepard's  Samson  175    1  90 
Hoes. 
Garden,  Mortar,  etc.,  discount  52£ 
per  cent,  revised  list. 

to   50  planter  doz 4  00 

Hooks — Cast  Iron 

Birdcage,    perdoz 0  50 

Clothes  Line,    "        0  27 

Harness,  "        0  72 

Hat  and  Coat,  per  gross      100 

Chandelier   perdoz 0  50 

Wrought  Iron. 
Wrought  Hooks  and  Staples.  Car. 

dis,  40  and  5  to  40and  10  per  cent. 
Wrought  Hooks  and  Staples,  Amer 
dis.  80to  80  and  lOpercent. 


3  50 


5  0. 


1  1C 

0  63 

0  88 
3  00 

1  00 


2  40 
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HARDWARE. 


Wire. 
Hat  and  Coat.dis.  55  to  60p.c 

Belt,perl,000 0  60    2  70 

Screw,  bright,  Eng..  dis.  60  per  cent. 

Horse  Nails 
Canadian, dis.    60  to  60  and  2}  p.c. 
Horse  Shoes, 

F.O.B.  Toronto  &  Hamilton $3  65 

Snow,       "  ...     3  75 

F.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  JPicks. 

Star, per  doz 3  00   3  25 

Kettles. 
Brass  spun,  7}  per  c.dis.  off  new  list 
Copper,  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 
American,  60  and  10  to  65  and  5  p.c. 

Keys 
Lock,  Can, dis  50 p.c. 
Cabinet, Trunk,  and  Pad- 
lock, Am  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.  P.,  85  to  3  00 

per  doz. 
Bronze,  Berlin,  per  doz   ..    2  75    3  25 
Bronze  Gem,        "        ....    6  00    9  00 

Sava  "         8  75  10  00 

Shutter    porcelain,  F  & 

L   screw,  per  gross $130    4  00 

Knives. 
Clauss,  bread. cake  and  paring  knives 

$7.20  per  doz.  nett. 
Hay  Knives,  spear  point,  L  or  T  hdle 
5-4  per  cent.  dis. 

Lightning,  per  doz 6  50    8  40 

Heaths,  45 per  cent.  dis. 
Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized  1  87    3  85 

King,  wood,  "  2  75     2  90 

"       glass  '  4  00    4  50 

All  glass,  '  1  20    1  30 

Lines, 

Pish,   pergross  105    2  50 

Chalk,         "  1  90    7  40 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,  40  to  42}  p.c. 

Padlock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  "  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17}  pc. 

Mallets. 
Tinjmiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory      "  1  25    3  75 

Lignum  Vitas,  "         3  85    5  00 

Caulking, each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis     00  to  25 
per  cent.  dis. 

Home,  each 

Mincing  Knives. 

American,  per  doz  42    2  35 

Molasses  Gates. 
stebbin's  Patent,  dis.  percent,  65  to 
70.10  to  75  per  cert 

Nails. 
Cut  Nails  (Iron) 

1.  Either  Canada  or  Amer.    Pat'n. 
Basis— 50  to  60  dy 1  75 

40dy 1  80 

30  dy 1  85 

20, 16&12dy 190 

lOdy .     1  95 

8  &9dy 2  00 

6&7  dy 2  15 

2.  Amer.  Pattern  Only 

from  4  to  5  dy 2  25 

3dy.(lath) 2  75 

3.  Canada  Pattern  Only 

from  4  to  5  dy 2  25 

3dy.(lath) 2  65 

3dy.  A.P.  Fine 3  35 

Cut  Nails(steel)  AddlOc.  totheprices 

in  list  for  iron  nails. 
Wire  Nails,    75,   10  and  5  per  cent  ; 
3  per  cent,  cash  delivered  in  lota 
of  10  kegs  or  more. 
Brads  &  Moulding  Nails,   75, 10  and 
5  per  cent,  from  new  list. 
Nail  Pullers. 

Herman  &  American 1  85    3  50 

Nail  Sets. 

pergross 
Square,  round  and  octa- 
gon       3  38     4  00 

Diamond 12  00  15  00 

Netting. 
Poultry,  65  to  65  and  5  per  cent. 

Oil. 
Canada  Refined  Oil  (Toronto)  14       15 

CarbonSafety     '.'     0  17    0  18 

Canada  WW.     "      0  20    0  22 

American  W.W. "     0  25 

S  it.  Seal  pergal  0  63    0  65 


Oilers. 
McClary's  Galvan.  Iron 

Oil    Can,    with    Pamp, 

per  doz J9  50 

Zinc  and  Tin,  dis.   50,  50  and  10. 

Copper, per  doz 1  25    3  50 

Brass,  "       1  50 

Malleable,  dis.  ih  per  fit. 

Pails. 
Galvanized,  per  doz  2  25 

Pencils. 

3ixon's,  per  gross 100 

"       Carpenter 2  25 

Picks 

Pu  doz 6  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65 
Brass  Head,  "  40 

Planes 


Hand,  Disston's,  dis   IS  p.c, 
S.  &  D  ,  dis.  35  per  cent,  to  40  p.c. 
Cr«3S'  Cut,  Disston's,  per  ft.  35  to  55 
S  &  D  dis.  35  p  c.  on  Nos  2  and  3. 


Hack, complete,  each.. ..        75 

"       frame    only  

Saw  Sets. 
'Lincoln"     McMillan    & 

Haynes,  per  doz 

Scales. 
Standard  Manufacturing  Co.,  60  p.c 
4  25   Gurney  Scales,  5"  p  c. 
3  60    B.  S.  &  M.  Scales,  50  p.c. 
Scrapers. 
Box,   perdoz  2  10 


Trunk  Tacks,  dis.  57}  per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  62V4  p 
Cigar  Box  Nails, dis.  45  percent 


3  50 


3  30 


00 


3  00 
1  00 


Foot, 

Screens. 
Window,  patent,  perdoz 


7  50 


4  50 


Wood,  bench,  Canadian  dis.  60  per    Door,  per  doz 
cent    American  dis. 57}  Screw  Drivers 

Wood.fancyCanadian.orAmerican    Sargent's,  per  doz  .. 
40  per  cent. 

Bailey's(Star.R  &  L.Co.)42}  to45p.c 


40 


3  50 


65    4  00 


5  50 

55     1  00 
33 

1  00 

2  50 


Miscellaneous,  dis.  15  to  17}  per  cent 

Bailey'sVictor,dis.  15  to  17}percent 

Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.  dis 

37},40p  c. 
Button's  Imitation,   per 

doz 500    9  00 

German,  per  dcz 60    2  60 

Plumbs  and  Levels 
S.  ft.  &  L.  Co.,  dis.  70  and  10  p.  c. 
Poppers. 

Corn,  square,  per  doz 135    2  00 

Pruning  Shears. 

Per  doz 4  00 

Pulleys 

Hothouse,  perdoz 

Axle 22 

Screw  27 

Awning 35 

Pumps. 
Rumsey  or  Canadian  Cistern  60  to 

60  and.  5  per  cent. 
Pitcher  Spout,  70  to  70  and  5  p.c 
Canadian  Cistern  60  to  62fc  p.  c.from 

factory. 
Canadian  Pitcher  Spout  70  to  70  and 
5  p.  c.  from  factory. 
Punches 

Saddler's,     perdoz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid, perset 72 

'        hollow,  perinch     100 

Putty 

Bladder,  per  100  lbs lj 

Tins,  lbs  2  50 

Bail. 

Barn  Door,  per  foot 3 

Sliding  Door,       "      3$ 

Lanes,  3}  to  3|c.  ft. 

Bakes. 

Cast  Steel  and  Malleable  Canadian 

list  dis.  52}  p.c.  revised  list. 

Bazors. 

Boker's,  perdoz    7  50  1100 

Wade  &  Butcher's      "         3  60  10  00 

Arbenz's,  "         9  00  18  00 

Bazor  Strops. 

Currier's,  per  doz  125    3  60 

Bivets  and  Burrs. 
4  mos.,  or  3  per  cent  cash  30  days. 
Copper  Rivets,  dis.  50  percent. 
Iron  "  "    55  and  10  p.c. 

Tinned  and  Black  Rivets,  55  &  10  p.c. 
Burrs,  Iron,  50  and  10 
Terms,  4  mos.  or  3  p.c.  cash  30  days 
Bivet  Sets. 
Canadian  dis. 30,  35perc. 

Rope         Per  lb. 

Sisal.    Manilla. 

7-16  in.  and  larger 7*        9} 

!4,5-16,  %  in ;..  8        lu 

Cotton,  per  lb 13       16 

New  Zealand 8}         9 

Bussia  Deep  Sea,  per  lb..      12$      13} 

Jute    "    ...       06| 

Rules. 
Boxwood,  dis.  80  to  80  &  10  p.c. 
Ivory,  dis  37}  to  40  percent 

Sad  Irons. 
Mrs.  Potts,  per  set    .... 

N    P. 
Sad  Heaters. 
Dome, Shepard's, per  doz    4  75 
Sand  and  Emery  Barer. 
B.&  A.,  sand,  40  and  5  to  45  percent. 

Emery,  per  quire 55        90 

Sash  Cord 


2 
75 

81 

31 


07} 


65 
90 


5  00 


Screws. 
Wood,  F.  H.,Iron,  and  Steel,  80  per 

cent.,  dis. 
Wood,  R.H.     "        75  per  cent.  dis. 
"      F.  H.  Brass77}       "  " 

•'      R.H  724       "  " 

Diamond   Point  wood   screw  nails 
bright,  dis.  77}  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount52}  per  cent,  revised  list 

Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis. 75  percent 
B.  &  W,  N.  P  ,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
/Etna,  dis.  75  @  to  75  and  10  per  Cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"       N.P„  70  per  cent. 
Clauss,  Full  nickel,  60  p.c.  off 

' '      Japanned  handles,  67}  p.c.  off. 
Sheaves 
Sliding  Door,  per  set    ...        77    140 

Shovels  and  Spades 
Canadian,    dis.  42}  special  brands 
net  price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz    105    110 
"  tinned,  1  25    1  35 

Tin  Rim,  "  "  2  30    2  45 

"  black,        "  1  80    2  25 

Snaps 
Harness,  German,  dis  35  to  37J  p.c 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 


2  75  ShoeFinders'TacKs,50  per  cent. 
75   Shoe  Nails,  Hungarian  Nails,  etc., 37} 
per  cent. 

Tape  Lines. 
English,  assskin  per  doz.  $2  75  $5    0 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman  s,     each  0  90    2  85 

"  steel, each       0  80    8  00 

Thermometers. 
Tin  case  &  dairy,   dis.75  to  75  &10  p.c 
Thimbles. 

3  50   Asbestos,  filled,  per  doz.,  35  to  40  p  c  £- 

Ties. 

4  50  Cow, perdoz 1  -!o    2  50 

10  75  Tinner's  Tools. 

P.S.&W.,netlist. 

Canadian  15  to  35  per  cent  dis. 

Tinware. 
S  tamped, dis.  Assn  list, 70,  andl2}  per 
cent,  to  70   and  25  p.c.  on  special 
lines. 
Japanned.Prices  on  application 
Pieced,  "       "  " 

Transom  Lifters 
Payson's,$2.60  to  $5.00  per  doz. 

Traps 
Game,  Newhouse,  dis  33J  p.c.  to  35  p.c} 
Game.H  &  N.,  P.  S.  &  W.  orSteel,62 
to  60.10  H  &  N  and  70  p.c.  steel. 

Mouse,  per  doz  0  35    1  50 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 
German,  per  doz   4  75 


9  00 

Brade's        "        00  10  50 

D   &  S.(  discount  35  p.c. 
Triers. 

Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  Bussian,  perlb 0  00 

Wrapp'g.mottl'd.pr.pack    0  50 
"         cotton,  per  lb..    0  17 

Mattress,  per  lb    0  33 

Staging        "         0  27 

Broom         "         0  30 

Binding,  Common  Sense'    .... 

"         Blue  ribbon ' 

"         Red  cap 

"         Sterling  

"         Prison   

On  prison  made  twine  freight  is 
prepaid  to  any  railway  station  in 
Ontario. 

Vises. 

Hand,  perdoz 4  00 

Bench,  parallel, each 2  00 

Coach,  each  6  00 


21 
60 
18 
45 
36 
5|> 
6} 

0  8 
0  7 
0  G} 
0  8 


«  00 
4  50} 
7  00 
_    0  1? 

Pipe,  each 550    9  00 

Saw, perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz    4  00    8  50 

Washers  "Iron;"  40  per  cent.,  4  mos. 
or  3  per  cent. 

Well  Wheels. 
12  00    Amer. , perdoz.  8,10  &  12  in.    3  38    6  Ou 
Wire. 
Brass  Wire,  16  to  25  wire  gauge,  18  to 
24c. lb. 

fl  °° Copper  Wire,  17}  p.  c.  dis. 

Jfa  uo Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
[In  lots  of  1.000  lbs.,  annealed  oiled, 
and  annealed  and  galvanized.freigh  t 


In  i  or  H  gross  boxes,  per  grs.    11  30    Peter  wright'V,  perlb " '     0  12 
Soldering  Irons. 

Perlb 0  26 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves. 

Wood,  English  1  80 

Iron,  American  1  35 

Spoons  and  Forks. 
TeaSpoons  pergross    7  50 


5  00 
2  35 


21  00 
30  00 

24  00 


30  00 


Dessert 

Table  "  ....  " 
Dessert  Forks...  " 
Medium  "  —  " 
Table  "      ••         " 

Squares. 

Iron,   perdoz   165    2  90 

Steel,  dis.  80  and  5  to  80  and  1%  p.c. 

Try  and  bevel,  dis.  50  to  52}  percent     wiU  be  prepaid.] 


Perlb 22        50 

Sash  Locks. 
Triumph  and  Morris, dis37},  40per    Cut.Carpet  Blued, gimp,  60 per  cent 
cent.  "  tinned,  dis.  70  per  cent 


Staples. 

Fence,  galvanized,  per  lb       3}       3} 
Wrought  Iron,  dis. 80  &  5  to  80  &  10 
Stocks  and  Dies,  Amer.   dis.  25  p.c. 

Stove   Polish,  (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz 1  75 

No  1,  Stove  Paste,  per  gross  —    9  00 

•'2       "  "         "        "      ....     4  80 

Stone. 

Washita, perlb 0  25        50 

Hindostan,  per  lb 0  06       07 

"  Slips,  per  lb  9 

Labrador,   perlb 0  13 

Axe,   "        0  15 

Turkey  '       0  50 

Arkansas  "      150 

Water-of-Ayr    "      010 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 


Bright,  Coppered  steel  and  spring  20 
percent  f.o.b.  Montreal,  Toronto  or 
Hamilton. 

Broom  Wire  5J  to  61c.  per  lb. 

Clothes  Line  Wire,  19  gauge,  per  doz 
coils 3  95 

Wire  Fencing. 
Galv.2barb,2}&5in.apart 
"4      "    4  &  6  "      " 
"    Plain  twist,  all  deld 
"    Steel  thorn  and  rib- 
bon  

"  Lock  Barb,'' 4  point  

Ditto  Glidden  2  point  

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points 

Steel  staples  3$ 

Terms,  60  days  or  2  percent,  in  30 
days. 

Wire  Cloth 
Ordinary ,  discount  25  p.c. 
Painted  Screen,  p.lOOsq.ft    185 

Wrenches. 
Acme,  35  to  37}  per  cent. 


31 

3} 

31 

3} 

43 

5 

4} 

4J 

3i. 

1  9 


Kempshell's  dis.  40,  62}  per  cent.    Swedes'  iron,  blued  ortinned,  dis.  50   Agricultural,  70  and  10  to  75  p.c 


Canadian,  dis.   45,  50  p.  c 
Sash  Weignts  . 

Sectional,perlb 1}     If 

Saws. 
Crosscut,     McMillan      & 

Haynes,  per  ft  0  40    0  70 

"Empire"     EcMillan     & 
Haynes,  per  doz 7  50 


per  cent. 
Upholsterers" dis.  50  percent. 
Copper  Nails,  dis.  62i  per  cent. 

"      Tacks,  45  per  cent. 
Clout  Nails,  dis    60  to  67}  p.c. 
Patent  Brads,  dis.  50  percent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  60  to  65  per  cent. 


Standard,  dis.  60, 60  &  lOp.c 

Coe's  Gen'ne,  dis.  3  2}  to  35  p.  c  dis. 

Diamond.,  dis.  33J,  35  p.  c. 

Tower's  Engineer,  eich    ..     2  00  3  m 

S.,  per  doz 5  80  7     0 

G.  &K.'sPipe    "     6  00 

Burrell's    "      eaci 3  40 

Pocket,  perdoz 125  2  00 


Hal!  Priee 


The  original  selling  price  of  "  Ideas  for  Hardware 
Merchants"   was  $1.00  ;  the  price  now  is 


And  Only  handled  by  ourselves.       We  bought  out  the  publishers 
at  a  bargain,  hence  the  exceedingly  low  price. 


There  is  a  tide  in  the  affairs  of  men 
Which  taken  at  the  flood  leads  on  to  fortune  ; 
Omitted,  all  the  voyage  of  their  life 
Is  bound  in  shallows  and  in  miseries." 


This  is  the  opportunity  of  your  life.  Will  you  grasp  fortune  as 
she  rapidly  glides  past  you  and  within  reach  ?  We  have  only  a 
limited  number  of  copies  and  they  are  rapidly  going.  Mailed  on 
receipt  of  price,  postage  prepaid. 


THE  J.  B.  McLEAN  PUBLISHING  CO. 

10  Front  Street  East,  TORONTO,  ONT. 


Brandram  Bros.  &  Co, 


ROTHERHITHE,  LONDON,  ENG. 


^ 


j^JMWi* 


B.  B. 

GENUINE 


Manufacturers  of 

The 

Celebrated 

Brand 


%' 


pirn*. 


B.  B. 

NO.  ONE 


WHITE  LEAD       B.  B.      WHITE  LEAD 

White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


WE  WANT  TO  HEAR. 


WHEN  YOU  NEED 


For  samples  and  information  apply  to 


HENDERSON  &  POTTS 

Nova  Scotia  Paint  Works,  Halifax,  N.S 


RUBBER  HOSE. 


OUR  BRANDS 


"Maltese  Cross,"  "Extra  Quality,"  (Black  or  White), 

"Kinkproof,"  (Wire  Bound),    "Antimony,"  (Red), 
"Lion,"  "King,"  "Leader,"  "Fairy,"  (Cotton). 

The  Gutta  Perch  a  &  Rubber  Mfg.  Go. 

61-63  FRONT  ST.  W.,  TORONTO.     OF  TORONTO,  LTD. 


OXFORD  LINE  OF  STOVES  AND  RANGES 

The  best  selling  stoves  in  the  market.    See  our  stoves  before  purchasing. 

DUCHESS  OF  OXFORD 


THE  DUPLEX  FLUE  with  which  these 
Ranges  are  fitted  ensures  quick  working  and 
even  heating  of  all  parts  of  the  oven,  and 
prolongs  the  life  of  the  Fire  Linings- 


RANGES 

Are  of  modern  construction. 

Are  handsomely  ornamented. 
Are  great  water  heaters. 
Have  large  ovens. 

COUNTESS  OF  OXFORD 

BASE  BURNERS 

Every  stove  a  double  heater  of 
unequalled  power. 
Large  and  quick-working  ovens. 
Modern  and  attractive  in  design. 
Handsomely  ornamented. 

Thousands  of  Oxford  Stoves  and  Ranges 
in  nse  and  every  one  satisfactory 


MANUFACTURED  BY 


THE  GURNEY  FOUNDRY  CO.,  ltd..  T 


ORONTO 
ONT. 


THE  GURNEY-MASSEY  CO.,  ltd.,  M 


ONTREAL 
QUE. 


ec 


*3£> 


VOL.  VI. 


TORONTO,  DECEMBER    15,  1894. 


No.  50. 


MAGNOLIA  METAL 


IN     USE     BY 

EIGHT  LEADING  GOVERNMENTS. 

BKST    ANTI-FRICTION    METAL    FOR 

High-Speed  Engine,    Dynamo,    Rolling-Mill,   Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL   CO., 


London  Office :  75  Queen  Victoria  St. 
Chicago  Office  :        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortlandt  Street,   NEW  YORK. 


CANADA'S  LARCEST 
MANUFACTURERS 


w< 


Safford  >  Oadiators 


FOR 


Hot  Water  and  Steam  Heating 


NO 


BOLTS   .    .    . 
PACKING 
LEAKY  JOINTS 


Largest  Variety  of  Styles.  The  trade  only 

Biggest  Stock  in  Canada.  supplied.  .  .  . 


Toronto  Radiator  Mfg.  Co, 


TORONTO 


ONTARIO 


BRANCH  HOUSES— Montreal,    Quebec,    St.  John,    Winnipeg,  and  Vancouver,  B.  C. 


TO    THE    TRADE 


We  are  carrying  in  stock  for  the 

Christmas  Trade 


An  assortment  of 


Tool  Boxes 

To  retail  at  $5.00,   $7.50,   $10.00, 
$15.00,  $20.00  and  $25.00  each. 


Also  the  following  makes  of 


Scroll  Sams  and  Iiathes 

Prize  Demas,  Companion, 

New  Rogers,  Nos.  1  and  2.  etc.,  etc. 


Write  us  For  Prices. 


RICE  LEWIS  &  SON 


LIMITED 


Hardware  Merchants. 


.   .   .   TORONTO 


Steel 

N02  Clad 

We  are  now  making  in  two 
lengths,   viz.  : 

5  ft.  6  in.    List  Price  $25.00 
5  ft.  "      "        23.00 


The  Toronto  Steel  Clad  Bath  and  Metal  Co, 

LIMITED. 

A.  G.  BOOTH,  Manager. 
123   QUEEN   STREET    EAST  TORONTO. 


Tornado  Oil  Cans 


ON  THE 


SYPHON 
PRINCIPLE 


t 
» 

Made  of 
Heavy 
Galvanized 
Iron. 


Pump  supplied  with  this  can  is  attached  by  means  of  a  screw,  thus 
giving  free  access  to  both  can  and  pump  and  leaving  a  large  hole 
for  filling.  A  cap  is  fitted  o\er  the  syphon  tube  and  pump  handle 
which  protects  it  from  being  damaged  in  shipping. 


Kemp  Manufacturing  Go. 


Toronto. 
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A  SIGN   OF    WEAKNESS. 

THERE  is  a  disposition  among  the  re- 
tail hardware  dealers  of  Toronto  to 
pay  less  attention  this  season  than 
usual  to  certain  lines  of  holid  iy  goods.  The 
reason  advanced  is  the  competition  of  the 
department  stores. 

This  is  showing  the  white  feather,  which 
is  unwise. 

There  are  many  lines  suitable  for  the  holi- 
day trade  in  a  retail  hardware  man's  stock 
that  a  large  number  of  people  would  not 
think  of  going  to  a  department  house  for  ; 
but  the  former  will  be  actually  driving  cus- 
tomers to  the  latter  if  he  fails  to  prepare  for 
and  court  business  at  seasons  like  that  now 
upon  us. 

To  throw  up  the  sponge,  as  some  are  in- 
clined to  do,  is  a  sign  of  weakness,  and  a 
tribute,  at  the  same  time,  to  the  strength 
and  superiority  of  the  department  store.  No 
hardware  man  with  a  moderate  degree  of 
courage  wou'd  willingly,  by  his  actions,  con- 
vey this  impression. 

The  giants  of  the  world  have  not  always 
been  the  best  men.  David  defeated  Goliath  ; 
and  the  regular  retailer  can  hold  his  own 
against  the  department  store.  To  do  it,  he 
must  be  live,  energetic  and  original. 

"When  we  are  in  Rome,  we  must  do  as 
the  Romans  do  "  is  an  everyday  expression  ; 
and  the  merchants  in  the  large  cities  must 


do  as  the  owners  of  the  department  stores 
do. 

They  must  get  up  and  hustle  ;  so  must  the 
retailer.  They  are  ever  on  the  lookout  for 
attractive  lines  and  "snaps";  so  must  be  the 
retailer.  They  advertise  scientifically  ;  so 
must  the  retailer. 

One  thing  is  certain,  the  department  store 
has  come  to  stay.  Boycotting  will  not  drive 
it  out.  But  push,  perseverance,  arid  deter- 
mination will  minimize  its  influence  and  deter 
its  growth.  Faint-heartedness  will  only  as- 
sist in  its  development. 

Retailer,  get  up  and  hustle  for  the  holiday 
trade.  Never  mind  the  department  store. 
Look  after  vour  own  business. 


TARIFF  DISCRIMINATION. 

Hardware  has  more  than  once  had 
occasion  to  compliment  Hon.  Mr. 
Wallace,  Controller  of  Customs,  for 
the  satisfactory  way  in  which  he  has  admin- 
istered the  affairs  of  his  department. 

Two  important  reforms  are  still  necessary: 
The  present  acting  commissioner  should  be 
transferred  to  some  other  work  for  which,  by 
his  training,  he  is  better  adapted  ;  and  a 
Dominion  Board  of  Appraisers  should  be 
established. 

Mr.  Waters,  the  acting  commissioner,  if 
we  mistake  not,  was  accountant  of  the  de- 
partment, and,  on  Mr.  Johnson's  superan- 
nuation, was  given  the  appointment  by  Mr. 
Bowell. 

Some  men  would  have  adapted  themselves 
to  the  position,  but  not  so  with  Mr.  Waters, 
whose  acts  are  a  source  of  irritation  and 
worry  to  the  business  men.  His  decisions 
are  being  cons' antly  reversed  by  Mr. 
Wallace,  and  the  impression  is  that  more 
would  be  if  the  importers  made  stronger 
representations. 

It  cannot  be  expected  that  a  head  will  in- 
terfere with  the  rulings  of  a  man  in  his 
department,  though  he  may  know  they  are 
not  correct. 


Until  there  is  a  Dominion  Board  of  Ap- 
praisers, there  will  always  be  inequalities  in 
the  ratings  at  different  ports.  There  are 
constant  complaints  of  these  different  rat- 
ings. 

A  London,  Ont ,  firm  has  been  under- 
selling all  other  parts  of  Canada  in  a  certain 
article,  because  it  is  rated  for  duty  under  a 
different  heading.  Toronto  merchants  have 
brought  in  Chicago  goods  via  Montreal  and 
paid  the  freight  up,  because  it  was  cheaper 
to  do  that  than  pass  them  at  the  higher 
rate  of  duty  obtaining  in  Toronto. 

A  certain  large  imp  rter  in  Montreal  can 
buy  a  particular  line  of  goods  much  cheaper 
in  London  and  New  York  than  can  a  small 
dealer  in  Kingston,  yet  the  latter  has  per- 
sistently undersold  the  large  buyer  ;  it  was 
found  that  he  was  able  to  do  so  because  the 
appraiser  at  Kingston  allowed  the  goods  in 
about  30  per  cent,  less  than  the  Montreal 
appraiser  asked. 

Halifax  and  St.  John  firms  have  both 
brought  in  certain  articles  of  dry  goods  and 
hardware  through  Montreal  and  western 
points. 

All  this,  it  can  easily  be  seen,  is  mani- 
festly unfair.  The  only  remedy  is  a  Do- 
minion Board  of  Appraisers,  such  as  they 
have  in  the  States,  composed  of  experienced 
business  men  representing  the  different  de- 
partments of  trade,  together  with  a  good 
lawyer — no  party  hack.  There  are  plenty 
of  capable  men  to  be  found  in  the  whole- 
sale and  retail  houses  throughout  the 
country.  There  are  also  many  other 
questions  of  importance  for  such  a  body  to 
deal  with. 


Have  you  got  your  store  and  window  in 
shape  for  the  holiday  trade?  If  you  have 
not,  it  is  about  time  you  had.  Remember  an 
attractive  store  and  window  count  for  much 
during  the  season  when  the  love  of  the  beau- 
tiful obtains  more  fully  than  at  any  other 
time  of  the  year. 


HARDWARE 


BUSINESS  MEN  AND  THE  COUNCIL. 

AWAKENING  at  last  to  a  sense  of 
their  duty  in  municipal  matters  are 
the  citizens  of  Toronto. 
Suspected  for  some  years  have  been  the 
characters  of  the  boodling  aldermen  whom 
Judge  McDougall's  court  has  been  exposing 
during  the  past  few  weeks.  And  while  some 
efforts  were  made  to  remedy  matters,  these 
efforts  were  passive  and  ineffectual,  for,  in- 
stead of  getting  better,  matters  have  got 
worse. 

First  the  wards  were  re-organized,  it  be- 
ing hoped  by  this  means  to  secure  a  better 
class  of  aldermen;  but  the  results  obtained 
were  the  very  opposite  of  those  desired. 

Next  the  cry  went  up  for  sound  business 
men  in  the  Council,  and  because  business 
men  did  not  respond  to  the  call  with  that 
alacrity  which  it  was  thought  they  should, 
they  were  charged  with  shirking  their  duty. 

But  all  the  fault  was  not  with  the  business 
men.  Some  of  the  best  of  them  that  did 
volunteer  their  services  in  the  city's  behalf 
were  rejected,  and  those  who  had  either 
political  or  society  influence,  but  no  adapta- 
bility, accepted. 

Discouraged  and  disgusted,  those  who 
had  worked  for  reform  along  this  line  had 
about  concluded  that  the  electorate  was  not 
honest  in  its  professions.  And  they  certainly 
had  some  ground  on  which  to  base  such 
a  premise. 

But  as  long  as  the  present  system  obtains 
slim  are  the  prospects  for  securing  a  city 
council  of  the  desired  calibre. 

Business  needs  closer  attention  to-day 
than  it  ever  probably  has  since  man  first 
took  to  commercial  pursuits  ;  and  while  To- 
ronto has  to-day  Cincinnatus'  enough  who 
are  willing  to  devote  some  of  their  time  for 
the  good  of  the  city,  yet  they  cannot,  nor 
should  they  be  expected,  give  as  much  of 
their  time  as  the  office  of  alderman  de- 
mands. 

What  is  wanted  is  a  separation  of  the  ex- 
ecutive and  legislative  functions  of  the 
Council,  as  suggested  at  the  mass  meeting  of 
the  citizens  the  other  night. 

Demand  only  that  an  alderman  be  re- 
quired to  attend  the  regular  sittings  of  the 
Council  and  an  occasional  committee  meet- 
ing, and  there  will  soon  be  business  men 
enough  to  volunteer  their  services  for  the 
honor  of  the  thing  whom  the  city  could  not 
now  entice  from  their  business  duties  by  any 
remuneration  it  could  afford  to  offer. 

Honor  is  all  right  when  it  does  not  take 
the  bread  and  butter  out  of  a  man's   mouth, 


which  is  practically  what  the  demands  upon 
an  alderman  under  the  present  system  do — 
except,  of  course,  the  boodling  aldermen  : 
In  their  mouths  it  puts  bread  and  butter. 


CREDIT,  NOT  CAPITAL,  THE  CAUSE. 

WHEN  a  wholesale  or  retail  merchant 
or  manufacturer  applies  to  a  bank 
for  a  loan,  or  for  a  line  of  credit  in 
the  purchase  of  goods,  he  is  usually  asked 
for  a  statement  of  his  financial  position.  He 
produces  one,  in  which  he  generally  shows  a 
large  sum  due  him  on  account. 

This  is  usually  classed  as  a  valuable  asset, 
and  too  frequently  bankers  and  dealers  do 
not  take  the  trouble  to  inquire  how  many  of 
these  debts  are  worth  anything  at  all. 

As  a  rule,  such  a  statement  would  be  a 
valuable  aid  in  getting  at  the  character  of 
the  business  done. 

It  has  been  shown  that  insufficient  capital 
is  put  on  record  as  the  cause  of  a  large  pro- 
portion of  the  failures.  On  inquiry,  in- 
sufficient capital  means  that  the  dealer  began 
with  enough,  but  by  giving  goods  away  on 
credit  he  had  not  the  money  to  buy  more. 

He  gets  more  goods  on  past  credit,  and 
gives  them  away  on  the  same  terms,  and 
eventually  he  owes  so  much  that  his  credi- 
tors refuse  to  sell  any  more  unless  he  pays 
cash.  He  cannot  do  so  because  his  original 
capital  is  distributed  among  many  small 
people,  to  whom  he  gave  it  in  the  shape  of 
goods  on  credit. 

The  creditors  seize  his  stock.  He  is 
thrown  on  the  street  with  a  damaged  repu- 
tation and  no  money,  and  he  has  to  begin 
life  over  again.  His  failure  is  put  down  : 
"  Lack  of  capital." 

Many  a  trader  could  be  saved  if  the  firm 
from  whom  he  buys  goods,  or  the  bank  with 
which  he  does  business,  would  frequently 
scrutinize  his  dealings  with  his  customers, 
when  the  amounts  he  has  on  credit  would 
show  him  the  danger  of  the  cou  se  he  is 
pursuing. 


C.P.R.  GETS   A  NEW  BRANCH. 

The  Canadian  Pacific  Railway  Company 
has  bound  itself  to  construct  and  operate  the 
Montreal  and  Ottawa  railway  as  far  west  as 
Alfred  Village  in  1895.  By  the  agreement 
which  the  Canadian  Pacific  railway  has 
entered  into  it  is  to  expend  $50,000  on  con- 
struction, in  addition  to  the  $100,000  which 
it  had  in  its  agreement  with  the  Dominion 
Government  bound  itself  to  expend  during 
the  year  1896. 

Regarding  the  assistance  asked  from  the 
Dominion  Government  for  the  building  of 
the  Hudson's  Bay  railway,  Robert  Rodgers, 
of  Winnipeg,  who  has  arrived  home  from 
Ottawa,  says  that  he  has  the  best  authority 
for  stating  that  it  will  be  granted,  and  that 
the  Government's  answer  to  that  effect  will 
be  announced  in  a  few  days.  In  this  event, 
the  work  on  the  road  will  be  proceeded  with 
at  once. 


THE   FAMOUS  JUTE  SEIZURES. 

AT  a  session  of  the  Exchequer  Court, 
held  in  Montreal  last  week,  his 
Lordship  Mr.  Justice  Burbidge  heard 
arguments  on  the  now  notorious  seizures 
made  upon  jute  imported  by  the  Dominion 
Bag  Company,  the  Canada  Jute  Company 
and  the  Consumers'  Cordage  Company. 

The  result  of  the  enquiry  was  a  complete 
defeat  of  the  over-zealous  Customs  officials, 
who  have  of  late  been  putting  their  foot  in 
it  with  a  vengeance  that  may  lead  to  un- 
pleasant results  ere  long  for  some  of  the 
individuals  concerned,  especially  as  the 
principals  in  two  of  the  companies  in  ques- 
tion are  very  intimate  with  the  powers  be- 
hind the  throne. 

However,  to  return  to  the  verdict,  we  ap- 
pend the  judgment  of  the  learned  justice  in 
full.  He  said  :  "The  main  question  to  be 
determined  is  whether  the  jute  cloth  that 
has  been  cropped  is  dutiable  or  not  under 
the  Act  in  force  prior  to  the  27th  of  March, 
1894,  and  what  is  the  true  construction  of 
the  items  in  the  tariff:  261,  which  is  'Jute 
manufactures  of,  not  elsewhere  specified,  20 
per  cent,  ad  valorem,'  and  673  'Jute  cloth 
as  taken  from  the  loom,  neither  pressed, 
mangled,  calendered,  nor  in  any  way 
finished,  shall  be  entered  free.'  The  pro- 
cess of  cropping  is  done  after  the  cloth  has 
come  from  the  loom,  and  in  the  ordinary 
course  of  manufacture  and  business  cropped 
jute  cloth  is  not,  literally  speaking,  as  taken 
from  the  loom.  An  order-  in-council  passed 
on  the  22nd  December,  1881,  provided  that 
jute  cloth,  'as  taken  from  the  loom  and  im- 
>  ported  by  manufacturers  of  bags,'  should  be 
entered  free  of  duty,  and  this  provision  is 
found  in  the  statute  which  was  in  force  until 
the  last  session  of  Parliament.  If  the 
law  is  to  be  construed  in  reference  to  the 
law  as  it  stood  in  1881  and  un  il  1894, 
and  the  words  '  as  taken  from  the  loom ' 
are  to  be  taken  as  the  controlling  words,  it 
is  clear  that  the  goods  were  dutiable,  but,  as 
Mr.  Macmaster  stated,  the  cloth  does  not 
reach  this  market,  and  is  not  put  upon  the 
market  in  Scotland  in  the  exact  form  it 
comes  from  the  loom  ;  it  has  to  be  lapped 
and  pressed  before  it  is  ready  for  shipment. 
The  cloth  here  is  practically  as  taken  from 
the  loom,  although  there  are  some  things 
which  have  to  be  done  to  it  in  order  to  pre- 
pare it  for  shipment.  As  it  stood  in  1881, 
cropping  is  a  distinct  process  in  the  manu- 
facture of  cloth,  and  may  or  may  not  be 
necessary,  according  to  the  use  to  which  it 
is  to  be  put.  The  cloth  as  it  comes  from 
the  loom  is  a  finished  product  for  some 
purposes,  and  the  word  '  finished  '  in  that 
connection  would  not  have  the  same  mean- 
ing as  it  has  in  the  item  of  the  tariff  673.  I 
gather  from  the  papers  that  the  Acting  Com- 
missioner has  taken  the  view  that  these 
words  'as  taken  from  the  loom'  have  to  be 
construed  with  reference  to  the  other  words 
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in  the    item   of  the  tariff,   '  neither   pressed, 
mangled,    calendered,   nor  in    any   way  fin- 
ished,' and  that  the  intention   of  the  legisla- 
ture was  to  distinguish   between  two  classes 
of    goods,    one    in    the    rough    unfinished, 
and  the    other    finished.     As    a    lawyer,   I 
think    that     the      object     of    the     section 
was  to  give  free  entry  of  jute  cloth  to  manu- 
facturers of  bags,  but  to    compel    them  to 
perform  in  Canada  all  the  labor  necessary  to 
Jt>e  done  to  finish  the  cloth,  whiih  would  in- 
clude cropping,  mangling  and  all   processes 
of  that  character.     The   other   construction 
put  upon  it  by  the  Acting  Commissioner  of 
Custrms  I   do  not  see   is    an    unreasonable 
one,  and  it  was    the  construction    which  the 
importers  and  the  Customs  officials  put  upon 
it.     Therefore,  it  is  i  ot  unreasonab'e  to  put 
that  construction  upon  the  statute  now.      In 
that  connection  we  may  refer  to  the  opinion 
of  the  late    Chief   Justice  of  the    Supreme 
Court,  that  if  the  matter  is   a    doubtful    one, 
the  doubt  ought  to  be  resolved  in  favor  of 
the  importer,  and  I  think  I  am  bound  by   a 
prior  decision  in  this  court,  and  by  dec  isions 
in  the  Supreme  Court,  to   hold   that  the  tax 
must  be  imposed  by  clear  terms,  and  if  the 
matter  is  doubtful  the  doubt   should  be  re- 
solved in  favor  of  the  importer  and  that  the 
tax  should  not  be  enforced. 

"  With  reference  to  the  further  expression, 
'  neither  pressed,  mangled,  calendered,  nor 
in  any  way  finished,'  it  is  clear,  of  course, 
that  the  word  pressed  must  be  given  a  quali- 
fied meaning.  It  cannot  be  taken  literally, 
because  that  would  exclude  packing  or  bal- 
ing, one  of  the  necessary  things  for  putting 
the  article  on  the  market,  and  it  goes  to  sup- 
port the  view  of  the  Acting  Commissioner 
in  regard  to  the  word  '  finished.'  The  word 
'finished' should  be  qualified  in  someway 
and  not  given  its  literal  meaning.  There 
are  other  processes  of  finishing  besides  those 
mentioned  in  the  item  of  the  tariff.  Dyeing 
will  not  be  claimed  to  be  not  a  process  of 
finishing,  and  therefore  if  the  word  'finished  ' 
is  to  be  limited  only  to  such  finishing  as 
mangling  and  calendering,  of  course  it  would 
exclude  dyeing.  Therefore,  one  would  say 
that  jute  cloth  dyed  was  free,  and,  of  course, 
that  view  would  be  a  reasonable  view  ac- 
cording to  the  Act  of  1894.  By  the  amend- 
ment to  the  Interpretation  Act,  53  Vic,  cap. 
7,  it  is  pro\ided  that  the  repeal  or  amend- 
ment of  any  Act  shall  not  be  held  to  be  any 
declaration  whatsoever  as  to  the  previous 
state  of  the  law,  and  the  addition  of  the 
word  '  cropping '  in  the  tariff  of  1894  could 
not  be  held  to  be  a  declaration  by  the 
Legislature  that  cropping  was  not  pro- 
hibited under  the  old  tariff. 
•  "  On  a  question  of  fact,  for  the  purposes  of 
this  case,  I  think  that  the  Acting  Commis- 
sioner of  Customs  came  to  a  just  and  right 
conclusion,  and,  with  regard  to  the  additional 
evidence  before  me,  I  do  not  think  that  the 
position  of  affairs  has  been  much  changed. 
Taking  it  as  a  whole,  I  do  not  think  I  can 
come  to  any  different  decision  than    what 


the  Acting  Commissioner  came  to.     On  the 
evidence  before  me,  I  would  have  great  diffi- 
culty in  saying  that  the  cloth  in  question  has 
been  cropped — experienced  witnesses  have 
expressed    their    opinions    with   doubt.      If 
I  thought  it  necessary  to  establish  definitely 
whether  the  goods   were  cropped,    I    would 
direct  a  leference  for  that    purpose,    as  the 
shippers  would,  no   doubt,    positively  know 
in  what  condition  the  goods   were   shipped. 
The  goods  were  entered  in   good   faith  ;  on 
that  point  there  can  be  no  doubt.    The  case, 
on  the  whole,  is  a  doubtful  one  for  the  Crown. 
The  section  under  which  the  matter  comes  be- 
fore me  is  section   183  of  the  Customs  Act. 
The  words  in  that  section  require  me  to  de- 
cide the  case   according  to  the    right  of  the 
matter  and  may  raise  some  important  ques- 
tions as  to  whether  the  legislature  intended 
to  free  the  hands  of   the   court  from   deter- 
mining the    matter  according  to  the  strict 
letter  of  the  law,  and  whether  it  did  not  give 
the  court  a  right   to  depart   from  the  law  in 
case  it  might  work  an   injustice.     If  it  were 
open  to  me  in  a  case  like  this,  where  the  in- 
terpretation of  the   statute  has   been  acted 
upon  by  the  importers  with  the  knowledge 
and  consent  of  the  Customs  authorities,  and 
where    the    same    interpretation    has    been 
adopted    by    the    Customs,    where   there   is 
good  faith  and  where   there  is  no  question 
of  attempting   to  defraud   the  Government, 
where  the  evidence  shows  that  the  consumer 
gets  the  benefit  of  the  free  entry,  and  where, 
if  duty  is  imposed,   it  must    fall  altogether 
upon    the  manufacturer   and   importer,  who 
cannot  in  any  way  reimburse  himself  by  in- 
creasing the  pi  ice  of  the  goods  to  the  con- 
sumer ;    in    short,    where     the    benefit    of 
the    free    entry  is  given    to    the    purchaser 
of  the  goods,   I  think    in    a   case   like  this 
to  put  a  new  construction  upon  the  statute 
will    work    injustice    to    the    manufacturer 
and   importer,    and  I  think    that   the  Cus- 
toms  authorities   have    found    out  too    late 
that  they  made  a  mistake  and  that  they  had 
as  good  an    opportunity  to  find  it  out  before 
as  the  importers,  but  nothing  was  done,  al- 
though they  had  appraisers.     If  such  aeon- 
structinn   as  that   were  open,   I  think  to  do 
right    in    this  case    in    regard    to    the    old 
entries,  and  in  regard  to  the  goods  that  have 
been  imported  and  entered  free,  I  would  be 
doing    right  by   saying  the    entries   should 
stand  and  not  be  opened  up.     But  I  do  not 
rest  my  judgment    upon   that.     I    base  my 
judgment  upon  this,  that  the  case  is  a  doubt- 
ful one  for  the  Crown,  and  I  cannot  put  the 
parties  back  in  their   original    position  if  I 
adopt  the  new  construction.     I  am  not  in  a 
position  now,  after  all  these  years — the  Cus- 
toms people  having  acted   upon  the  Act — 
to   say  that    that  is  not  a  fair  construction 
of  it,  and  if  it  is  a  fair  construction  in  regard 
to   those    goods    so    imported    I    think  the 
seizure  should    be  released,  and    I   accord- 
ingly quash  the   seizure.     That   disposes    of 
the  whole  case,  except  with  regard  to  impor- 
tations which  have  taken  place  since  the  27th 
of  March,  1894.      I  have  nothing  before  me 
to  show  whether  anv  cropped  jute  cloth  has 
been  imported  by  the    claimants  since    that 
date.     I  will  direct  a  reference    to  the  regis- 
trar to  enquire  and  report  as  to  whether  any 
of  the   cropped  jute    cloth   in  question  has 
been    imported    since    the  27th    of   March, 
1894,  and    I    will    not    determine,  but  leave 
open   to   be  argued    upon   the   report,  any 
question  that  may   arise    as  to  whether  that 
is  the  correct  date  or  not  on  which  the  new 
tarriff  came  in  force,  and  I  shall   reserve  the 
costs  until  the  question  is  disposed  of." 


MONEY  AND  STOCKS. 

THE  money  market  is  very  easy.  Loans 
on  first-class  security,  sharp  call,   rule 
at  4  per  cent.     Ordinary  security,  4^ 
per  cent,  for  time  loans. 

A  large  number  of  shares,  especially  in 
the  loan  companies,  will  beex-div.  to  morrow, 
the  15th,  consequently  there  has  been  very 
little  dea'ing  the  pa  t  week. 


A  large  number  of  the  banks  have  just  paid 
their  dividends,  causing  a  nice  little  sum  of 
money  to  go  into  circulation. 


In  consequence  of  the  approach  of  the 
holiday  season  and  the  adjustment  of  ac- 
counts at  the  end  of  the  year,  not  much  at- 
tention is  being  given  to  speculation  ;  nor 
will  there  be  much  until  1895  nas  made  its 
bow. 


The  banks  are  cutting  down  their  rates  of 
interest  on  deposits.  They  declare  they  will 
pay  no  interest  on  current  accounts  and 
only  3 percent,  on  savings bankaccounts,  and 
then  only  on  money  that  has  remained  30 
days.  This  reduction  in  the  rate  of  interest 
is  calculated  to  put  more  money  into  in- 
terest bearing  securities  and  industrial 
ventures. 


Bonds  are  now  in  demand  and  it  is  difficult 
to  buy  those  that  will  pay  the  investor  better 
than  y/z  per  cent.  On  account  of  the  usual 
declaration  of  dividends,  cables  are  again 
stronger. 


Insurance  stocks  are  decidedly  stronger, 
owing  to  the  losses  for  the  current  year  be- 
ing very  much  less  than  in  1893. 

It  is  probable  that  there  will  not  be  any 
lowering  of  discounts  on  commercial  paper 
as  a  result  of  the  decreased  rate  on  deposits. 
Discounts  are  still  6  per  cent,  on  gilt-edged 
paper  and  7  per  cent,  on  ordinary. 


A  trust  has  been  formed  in  London  by 
the  family  and  friends  of  Baring  Bros., 
whose  failure  startled  the  world  some  years 
ago.  The  object  sought  is  the  laudable  one 
of  paying  off  the  amount  still  owing  the 
Bank  of  England  and  nursing  the  remaining 
assets.  The  debt  due  the  bank  is  about 
,£1,500,000,  but  the  assets  remaining  show 
a  surplus  nominally  £700,000  in  excess  of 
that  sum.  Surprising  as  was  the  Baring 
failure,  scarcely  less  so  is  the  satisfactory 
manner  in  which  the  liquidation  has  been 
carried  on. 


The  two  statements  of  the  New  York 
Associated  Banks,  issued  since  the  pay- 
ments on  the  new  $50,000,000  bond  were 
made,  show  that  the  banks  lost  $39,705,200. 
It  is  obvious  from  what  source  came  most 
of  the  gold  that  went  to  replenish  Uncle 
Sam's  depleted  reserve.  Arguros. 
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TWO   WEAK   POINTS  IN  TRADE. 

THERE  are  two  weak  points  which 
Hardware  has  observed  in  the  busi- 
ness methods  of  many  insolvent  tra- 
ders. In  fact,  they  were  common  to  all 
whose  failure  was  a  legitimate  one. 

They  were  poor  collectors  and  carried 
over  too  much  old  stock. 

If  a  firm  is  strong  enough  to  have  two 
members,  one  of  them  should  devote  his 
energies  to  the  financial  end,  leaving  the 
buying  and  selling  to  the  other. 

If  there  be  but  one,  his  first  duty  should 
be  to  look  after  his  collections.  Clerks  can 
buy  and  se'l  goods,  but  they  cannot  be  de- 
pended on  to  look  after  collections.  Often  a 
customer  is  lost  by  the  merchant  not  insist- 
ing on  prompt  payment  of  accounts.  He 
gets  so  far  behind  that  he  can  never  pay  up. 
Knowing  this,  he  avoids  the  store  where  he 
owes  so  much,  and  goes  to  another.  If  the 
latter  insists  on  cash  or  regular  settlements, 
he  gets  it  and  retains  the  trade.  The  buyer 
can  always  go  to  his  store  without  fear  of 
being  worried  about  an  overdue  account  or 
being  told  that  he  may  have  only  a  limited 
quantity  of  goods. 

Hardware  saw  a  stock  in  an  insolvent's 
a  few  days  ago  that  had  been  in  his  store 
for  over  sixteen  years.  The  goods  sold  well 
at  one  time  but  are  now  practically  worth- 
less. 

The  merchant  did  not  figure  that  his  loss 
was  not  the  original  cost  of  the  goods,  but  it 
was  that  cost,  plus  compound  interest  for 
sixteen  years,  which  would  amount  to  more 
than  double  first  cost. 

It  is  better  to  take  a  small  first  loss  than 
to  hold  stock  unti'  it  is  unsalable.  But 
unfortunately  few  merchants  see  it  in  this 
light. 

RATES  OF  INSURANCE. 

IT  is  often  the  custom  in  these  latter  days 
to  dwell  upon  the  peculiar  downward 
tendency  of  prices,  bank  rates,  etc. 

But  there  is  one  thing  that  is  appreciating 
rather  than  depreciating,  and  that  is  fire  in- 
surance rates.  Even  life  insurance  is  getting 
cheaper,  but  not  so  with  fire  insurance. 

For  some  months  past  the  big  combina- 
tion of  insurance  companies  known  as  the 
Underwriters'  Association  has  been  engaged 
in  the  task  of  notifying  the  different  cities 
that  higher  rates  of  insurance  must  hereafter 
be  paid.  Hamilton  and  Winnipeg  are 
among  the  latent  to  be  notified  to  this 
effect. 

Turning  to  the  last  report  of  the  Superin- 
tendent of  Insurance,  it  is  learned  that  the 
percentage  of  losses  paid  to  premiums  re- 
ceived was  last  year  74. 37,  against  67.22  in 
1892,  and  an  average  of  69.52  during  the 
last  25  years.  Although  the  official  report 
for  1894  has  not  yet  been  issued,  the  losses 
during  the  current  year  have  been  less  than 
in  1893.     Notwithstanding    this,    however, 


the  Underwriters'  Association  persists  in 
demanding  higher  rates. 

Among  insurance  companies  there  are 
concerns  whose  expenditure,  either  from 
mismanagement  or  concurrence  of  unfor- 
tunate circumstances,  last  year  exceeded 
their  revenue.  These  non-paying  compan- 
ies, as  well  as  those  showing  a  balance  on 
the  right  side  of  the  ledger,  were,  of  course, 
taken  into  consideration  when  the  ratio  in 
question  was  being  compiled. 

But,  notwithstanding  this,  there  is  over  25 
per  cent,  left  for  running  expense,  and  the 
payment  of  dividends. 

If  the  mercantile  houses  in  the  country 
could  in  the  aggrega'e  show  the  same  re- 
sults they  would  think  they  were  doing 
pretty  well,  especially  in  times  of  trade 
quietude  like  the  present. 

If  the  insurancecompanies  of  the  country 
are  not  making  as  good  profits  as  desired, 
they  should  cut  down  expenses,  and  not,  be- 
cause they  have  the  power,  squeeze  tighter 
the  business  men  of  the  country  who  have 
already  been  paying  high  enough  rates  for 
the  insurance  they  carry. 

The  air  is  at  the  moment  full  of  schemes 
for  the  promotion  of  municipal  insurance, 
and  there  has  been  nothing  in  modern  days 
that  has  so  stimulated  these  schemes  as 
the  arbitrary  behests  of  the  Underwriters' 
Association. 


was  tendered  Mr.  Turnbull  for  his  paper, 
but  the  meeting  took  no  action  on  it.  The 
scheme  is  not  one  that  commends  itself  gen- 
erally to  St.  John  citizens. 


A  DISCUSSION  ON  TAXATION. 

W.  W.  Turnbull,  the  head  of  one  of  St. 
John's  largest  firms,  has  come  before 
the  citizens  with  a  scheme  by  which  he  pro- 
poses to  revolutionize  taxation.  He  read  a 
paper  outlining  his  scheme  before  nearly  all 
the  prominent  merchants  of  the  city  in  the 
Board  of  Trade  rooms. 

Mr.  Turnbull's  idea  is  to  impose  all  taxa- 
tion upon  net  income,  whether  from  real 
estate,  from  the  labor  of  a  man,  or  from  any 
other  source,  and  to  relieve  from  taxation  all 
real  estate  not  earning  any  income.  James 
F.  Robertson,  of  Manchester,  Robertson  & 
Gibson,  dry  goods,  could  not  see  that 
the  scheme  was  feasible,  and  could  not 
agree  with  Mr.  Turnbull  that  a  business 
house  which  had  made  no  profit  in  a  year 
should  be  relieved.  He  could  not  see  why 
they  should  go  before  the  mayor  and  council 
and  say,  "  We  have  done  no  business  this 
year,  don't  charge  us  any  taxes."  The  idea, 
Mr.  Robertson  thought,  was  preposterous, 
when  it  had  to  be  considered  that  every 
one  would  learn  that  the  firm  was  finan- 
cially cramped  and  would  be  wary  of  them 
while  they  were  trying  to  keep  a  stiff  up- 
per lip  in  a  time  of  depression.  Mayor 
Robertson,  Mr.  S.  Schofield,  agent  of  the 
Turners'  line  of  steamers,  Mr.  T.  S.  Simms, 
brush  manufacturer,  and  others  opposed  the 
idea  as  set  forth  by  Mr.  Turnbull,  and  which 
Geo.  C.  Schofield,  manager  of  the  Bank  of 
New  Brunswick,  favored.     A  vote  of  thanks 


NEW  BICYCLE  FIRM. 

APPLICATION  has  been  made  to  the 
Ontario   Government  for  the  incor- 
poration of  the  Henderson  Cycle  and 
Manufacturing  Co.  of  Brantford,  Ltd. 

The  objects  for  which  incorporation  is 
sought  are  the  buying,  selling,  manufactur- 
ing and  dealing  in  bicycles,  sulkies  and  other 
vehicles,  hand  and  power  hau  clippers  and 
clipper  grinders,  letter  files  and  office  appli- 
ances and  parts  and  attachments  of  the  said 
articles,  also  machinery  and  tools  necessary 
and  adapted  to  the  manufacture  and  repair 
of  the  said  articles  ;  the  carrying  on  of  the 
business  of  manufacturing  and  dealing  in 
sporting  goods  generally  ;  the  obtaining  by 
purchase,  license  or  otherwise  and  the  sell- 
ing and  disposing  of  patents  and  patent 
rights  for  any  of  the  said  articles  or  parts 
thereof,  and  the  selling  and  disposing  of 
any  and  all  of  the  assets  of  the  company. 

The  operations  of  the  company  are  to  be 
carried  on  at  Brantford,  which  is  also  to  be 
its  chief  place  of  business. 

The  amount  of  the  capital  stock  is  to  be 
twenty-four  thousand  dollars,  in  two  hundred 
and  forty  shares  of  one  hundred  dollars 
each. 

The  applicants  are  :  David  Simon  Hender- 
son, machinist  ;  Edwin  Sayles,  merchant  ; 
Frederick  Westbrook,  hotel-keeper  ;  Mar- 
guerite Ellen  Henderson,  married  woman, 
and  John  Thomas  Hewitt,  barrister,  all  of 
Brantford. 

David  Simon  Henderson,  Edwin  Sayles 
and  Frederick  Westbrook  are  to  be  the  first 
or  provisional  directors  of  the  company. 


VERSATILITY  OF  THE  BICYCLE. 

"  What  shall  I  do  ? "  she  moaned.  "  I 
have  broken  my  bicycle." 

"  Let  me  see  the  wreck,"  said  her  mother. 
"  Why,  these  wheels  are  very  light,  in- 
deed." 

"  Yes,  the  lightest  manufactured." 

"  Well,  there  is  no  need  of  wasting  them. 
I'll  take  them  down  town  and  have  some 
trimming  put  on  them.  They  will  make 
lovely  hats  for  you  and  your  sister  to  wear  to 
the  theatre." 


The  Steam  Bicycle  Company,  of  Syracuse, 
has  written  the  City  Council  asking  for 
special  exemptions  on  establishing  a  factory 
in  Toronto.  The  secretary  of  the  special 
committee  on  manufactures  was  instructed 
to  write  and  state  that  no  special  favors 
could  be  given,  because  a  bicycle  company 
was  already  in  operation  in  Toronto. 


HARDWARE 


READY  FOR   BUSINESS. 

When  the  lady  of  the  house  opened  the 
side  doer  in  response  to  a  knock  thereat  she 
was  confronted  by  a  man  with  a  snow  shovel 
in  one  hand  and  a  package  of  something 
done  up  in  a  heavy  brown  piper  in  the 
other.  He  smiled  pleasantly  and  bowed 
politely. 

«,  "  Mornin',  mem,"  he  greeted  her  hesitat- 
ingly, "  can  I  sell  you  a  snow  shovel  this 
morning  ?' 

The  lady  mopped  her  face  with  her  apron. 

"  Hardly,  I  think,"  and  she  laughed  at  the 
thought  of  a  snow  shovel  on  such  a  morn- 
ing. 

"It's  a  mighty  good  one,  mem,  and  it's 
bound  to  come  handy." 

"  But  whoever  heard  of  buying  a  snow 
shovel  when  one  is  kept  busy  all  the  time 
mopping  up  perspiration  ?" 

"  They  are  cheaper  now,"  he  suggested, 
humbly,  "  and  besides,  I  need  the  money." 

"  Well,  I'm  sorry  for  you,"  she  said,  "  but 
I  won't  buy  a  snow  shovel  now.  You  ought 
to  know  better  than  to  try  to  sell  such 
things  at  this  lime.  What  you  need  is  some- 
body to  tell  you  how  to  do  business  right.  If 
you  had  something  to  sell  that  was  season- 
able I'd  only  be  too  glad  to  help  you  by  buy- 
ing it ;  because  I  believe  in  helping  the  de- 
serving." 

Whether  she  really  meant  it  or  only 
wished  to  let  him  down  easy  does  not  ap- 
pear, but  on  the  instant  he  put  down  the 
snow  shovel  and  began  opening  the  pack- 
age. "  I  thought  you  might,  mem,"  he  said, 
as  he  carefully  removed  the  paper,  "sol 
brought  this  along,"  and  he  took  out  an  ice 
cream  freezer,  and  then  got  mad  because 
she  wouldn't  buy  it. — Detroit  Free  Press. 


DEPOSITS  IN   KITCHEN    BOILERS. 

The  deposits  from  water  may  be  trouble- 
some in  many  places,  and  most  people  are 
at  a  loss  to  understand  how  they  occur, 
remarks  Melal  Worker.  All  cold  water 
absorbs  carbonic  acid  gas  from  the  air,  of 
which  the  atmosphere  always  contains  a 
small  percentage.  When  water  thus  charged 
with  carbonic  acid  runs  over  lime  or  mag- 
nesia, or  filters  through  earth  containing 
these  materials,  it  dissolves  portions  of 
them.  When  heated,  the  carbonic  acid  is 
driven  off  from  the  water  ;  and  as  it  is  only 
by  virtue  of  the  presence  of  this  acid  that 
water  can  dissolve  carbonates  of  lime 
or  magnesia,  these  then  resume  the 
solid  state,  and,  adhering  to  metallic 
surfaces,  form  a  scale  almost  precisely  as 
tartar  forms  upon  neglected  teeth.  It  fol- 
lows that  if  water  be  first  heated  before  be- 
ing fed  to  boilers,  or  if  by  chemical  means 
the  carbonic  acid  can  be  expelled  and  time 
for  the  precipitation  of  earthy  matters  be 
allowed,  the  water  will  not  thereafter  form  a 
mineral  scale.     While  feed  water  heating  is 


practicable  for  power  boilers,  it  is  not  usually 
so  for  kitchen  boilers  or  for  heating  boilers. 
In  places  where  only  a  hard  water  supply  is 
available,  it  is  better  to  use  such  forms  of 
boilers  for  each  of  these  purposes  as  will 
admit  of  access  to  their  interiors  for  clean- 
ing. Some  waters  contain  vegetable  matter 
which  forms  a  scale,  or  which,  at  least, 
mingles  with  the  mineral  scale.  The  latter 
is  normally  white,  or  nearly  so.  If  it  be 
mixed  with  matter  of  vegetable  origin  it  may 
have  a  dark  color,  often  resembling  choco- 
late. Recently  a  large  quantity  of  this  kind 
of  scale  was  taken  from  a  power  boiler  in 
New  York  which  was  fed  by  water  pumped 
from  the  Hudson  river. 


TALKS   WITH   YOUNG   PLUMBERS. 

AN  apprentice  can  almost  as  easily 
afford  to  dispense  with  truthfulness 
and  honesty  as  he  can  to  neglect  the 
appearance  of  his  person  or  polite  manners, 
writes  "An  Old  Journeyman "  in  Sanitary 
Plumber.  It  is  true  that  neither  are  so  essen- 
tial to  an  existence  outside  of  jail  as  is  hon- 
esty; but,  nevertheless,  they  are  so  essential 
to  success,  that  in  one  well  acquainted  with 
the  value  of  such  qualities  they  are  never 
found  wanting.  The  same  may  be  said  of 
any  other  feature  which  goes  to  make  up  the 
character  of  a  manly  boy.  The  absence  of 
politeness  or  neatness  is,  in  itself,  sufficient 
evidence  to  warrant  one  in  thinking  that  the 
value  of  such  is  not  known  or  appreciated. 

The  sense  of  pleasure  which  a  clean,  neat 
person  enjoys  in  being  so  is  enough  to  make 
neatness  desnable  without  considering  the 
manifold  advantages  which  it  affords  other- 
wise. Give  two  boys  the  same  occupation 
and  under  the  same  circumstances,  with  the 
exception  that  one  of  them  is  neat  and  po- 
lite, while  the  other  is  not,  and  note  their 
reception.  The  superior  respect  and  confi- 
dence placed  in  the  neat  boy  and  his  wotk 
will  be  astonishing,  to  say  the  least.  Why  ? 
Because,  in  the  first  place,  a  dirty  boy  (plain 
talk)  or  man,  if  they  are  so  from  sheer  neg- 
lect, is  much  more  disgusting  to  the  eye 
than  is  a  soiled  piece  of  wearing  apparel  in- 
dependent of  the  person,  or  a  soiled  paint- 
ing, or  a  piece  of  decaying  or  uncared-for 
architecture,  or,  in  fact,  any  neglected  inani- 
mate thing. 

Again,  why  ?  For  the  reason  that  animate 
beings  can  take  care  of  themselves  if  they 
will,  while  inanimate  things  cannot,  and  any- 
thing detrimental  to  the  well  being  of  them 
is  the  fault  of  the  possessor.  A  boy  of  neat 
appearance  and  good  address  assures  the 
customer,  almost  by  that  alone,  that  he  can 
be  entrusted  with  the  work  required  without 
fear  of  its  being  damaged  or  soiled  unneces- 
sarily. This  confidence  is  instinctively 
placed  in  such  a  boy  ;  the  mind  does  not 
take  time  to  deal  with  the  "  whys "  and 
"wherefores"  analytically.  The  eye  sees 
and  the  mind  recogn;zes  that  a  boy  who 
knows  how  to  take  care  of  himself  and  his 


belongings  can  and  will  take  care  of  those  of 
other  people  ;  to  say  the  least,  he  will  be 
most  likely  to  do  so,  and  in  nine  cases  out  of 
ten  he  will  be  given  the  opportunity  in  pre- 
ference to  the  boy  of  untidy  bearing. 

Taking  care  of  personal  effects  and  pro- 
perty belonging  to  one's  self  are  good  indica- 
tions that  the  value  of  such  is  realized.  And, 
when  we  habitually  pursue  the  course  of 
making  the  best  out  of  our  own  things  be- 
cause they  are  valuable,  force  of  habit  makes 
us  respect  the  property  of  others.  There  is 
no  sense  in  being  neat  on  the  "  penny  wise 
and  pound  foolish"  plan,  however,  like  the 
woman  who  wants  to  know  whether  her  hat 
is  on  straight  when  the  horses  are  running 
away,  or  the  fellow  who,  after  falling  into 
the  pond,  climbs  upon  a  stump,  blacks  his 
shoes  and  dries  his  clothes  when  he  is  sure 
they  will  all  be  wet  before  he  gets  on  shore. 
It  must  be  admitted  that  the  pipe-fitting  is 
among  the  worst  of  callings  so  far  as  keep- 
ing clean  is  concerned,  and  there  are  many 
trying  things  to  overcome  in  the  life  of  one 
who  follows  it.  The  writer  once  worked  as 
a  helper  for  a  man  who  had  no  practical 
knowledge  of  the  business,  who  seemed  to 
have  no  idea  that  a  man  had  worked  at  all 
unless  he  was  dirty  at  night.  The  men  and 
boys  in  that  shop  habitually  walked  through 
mudholes  or  other  dirty  places  appropriate 
to  the  work  being  performed,  on  the  road 
to  the  shop  after  a  day's  work  was  done,  in 
order  to  make  him  think  they  had  worked 
hard. 

The  quality  of  work  one  may  be  called 
upon  to  do  cannot  well  be  anticipated  in  the 
plumbing  and  fitting  business,  especially  in 
the  jobbing  seasons.  At  one  time  in  the 
year  it  is  too  warm  to  wear  overalls  in  addi- 
tion to  regular  clothes,  and  perhaps  the 
nature  of  the  work  will  not  permit  of  an  en- 
tire change  and  bath  after  hours.  Further, 
the  overalls  under  certain  conditions  would 
not  be  presentable  nor  permissible.  Again, 
the  nature  of  the  work  may  preclude  the  use 
of  overalls  if  they  are  at  all  soiled.  The 
reader,  of  course,  understands  what  a  tax  it 
is  to  keep  track  of  two  pair  of  overclothes, 
one  dirty  and  the  other  clean,  even  granting 
that  the  burden  of  tools  is  small,  a  condition 
rather  rare  than  frequent. 

Works:  St.  Helens,  England 
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HARDWARE 


COMPENSATION  OF  SALESMEN. 

THIS  problem,  of  deepest  import  in 
business,  says  "Viator"  in  Iron  Age, 
is  at  the  present  time  receiving  the 
attention  of  business  men  in  all  branches  of 
mercantile  and  industrial  pursuits.  At  a  re- 
cent meeting  it  was  the  subject  of  a  pro- 
longed discussion. 

The  primary  object  of  a  mercantile  house 
in  embarking  in  business  is  to  make  money. 
Goods  must  be  well  bought.  They  must  be 
well  sold.  The  question  arises :  What  basis 
of  compensation  will  expand  the  energies  of 
salesmen,  not  only  to  sell  goods,  but  to  sell 
them  at  a  profit  ? 

In  this  period  of  aggressive  competition, a 
salary  basis  does  not  meet  the  exigencies  of 
the  occasion,  as  it  constantly  creates  friction 
between  the  employer  and  employed.  Should 
a  salary  be  agreed  upon,  and  the  salesman 
not  obtain  the  results  his  employer  expected 
from  him,  his  salary  would  necessarily  be 
reduced  at  the  expiration  of  the  existing  con- 
tract; and  a  reduction  of  salary  does  not  un- 
lock the  finer  sympathies  of  a  salesman  to- 
ward his  house. 

Again,  on  the  other  hand,  if  the  salesman 
meet  with  a  greater  success  than  he  antici- 
pated, he  will  naturally  ask  for  an  increase 
of  compensation.  In  short,  frequent  read- 
justments are  necessary,  and  these  are  often 
breeders  of  discontent  on  both  sides. 

The  profits  in  the  hardware  business  are 
so  irregular,  many  goods  being  sold  at  or 
near  their  cost,  while  others  will  pay  fair 
profits,  that  a  horizontal  commission  basis 
cannot  be  adopted.  To  pay  salesmen  nomi- 
nal salaries  and  give  them  a  certain  percent- 
age of  the  net  profits  of  the  concern  is  not 
fair,  as  the  salesman  who  may  sell  the  larg- 
est amount  of  goods  at  most  satisfactory 
profits  would  contribute  to  the  income  of  the 
less  successful  salesman. 

The  disastrous  practice  or  folly  of  the 
average  salesman  to  offer  "leaders''  as 
"  baits  "  has  increased  to  such  an  extent  that 
nearly  the  entire  line  of  hardware  has 
evolved  itself  intp  leaders.  One  salesman 
makes  leaders  of  screws,  shovels,  locks,  or 
skates.  The  other  makes  leaders  of  nails, 
barb  wire,  guns,  or  cutlery.  So  the  hard- 
ware business  is,  to  a  good  extent,  reduced 
down  to  leaders — an  endless  amount  of  de- 
tail work,  risk,  anxiety,  without  profit — 
simply  glory  ! 

But  it  is  characterise  of  the  salesman  of 
to-day  to  possess  a  desire  to  be  self-sustain- 
ing and  independent.  If  he  is  capable  of 
representing  a  house,  he  knows  the  custom- 
ers personally,  knows  their  requirements, 
knows  the  scale  of  prices  they  are  entitled  to. 
He  knows  the  probable  time  when  they  will 
be  ready  to  place  their  general  orders.  He 
is  posted  on  the  conditions  of  the  crops,  and 
knows  where  they  will  promise  the  largest 
field.  In  short,  is  a  better  judge  of  the  re- 
quirements, conditions,  and   peculiarities  of 


his  individual  territory  than  the  head  of  the 
concern,  who  has  a  general  supervision  of 
25  to  50  salesmen. 

Place  your  salesman  on  a  profit  basis,  he 
paying  his  own  traveling  expenses.  In  other 
words,  let  his  compensation  be  the  differ- 
ence between  a  fixed  price  to  him  and  the 
price  obtained.  There  must  be  sound  judg- 
ment in  making  the  basis,  and  the  tendency 
thereof  must  be  to  force  him,  by  means  of  an 
attractive  schedule,  to  push  profitable  goods. 
To  illustrate  ■ 
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Totals 

$45-63 

$53-28 

$7.65 

$64.70 

$11.42 

RECAPITULATION. 

Invoice,  Sam  Jones  &  Co . 


Your  profit  ^7-65 

Salesman's  profits '.. 11.42 

Cost  of  goods 45.63 

$64.70 

The  above  is  also  a  very  simple  record  of 
sales. 

On  general  principles  compensation  cre- 
ates energy — energy  creates  compensation. 


A  CLEVER  COMPROMISE. 

HALIFAX  travelers  have  a  story  of  the 
clever  way  in  which  a  Westville  mer- 
chant induced  his  creditors  to  agree 
to  a  compromise. 

He  failed,  owing  a  considerable  amount, 
distributed  among  a  great  number  of  credit- 
ors. The  largest  amount  was  $1,800,  which 
he  owed  to  a  Halifax  grocer. 

He  went  to  this  house  and  said  that  if  it 
signed  an   agreement  compromising  at  40c. 


on  the  dollar,  he  would  give  it  all  his  trade 
in  future.     The  bait  caught. 

He  had  no  difficulty  then  in  getting  other 
creditors  to  sign.  They  felt  that  if  the 
largest  agreed  to  compromise  at  that  figure, 
they  were  foolish  to  hold  out.  They  patted 
him  on  the  back,  hoped  he  would  now  do 
well,  and  were  very  lavish  in  their  attentions 
to  him. 

He  started  again,  but  he  never  would  buy 
goods  from  any  but  the  $1,800  firm,  and  this 
is  how  the  secret  agreement  was  found  out  ; 
for,  when  travelers  cannot  sell  goods,  they 
soon  find  the  why  and  wherefore. 

Can  this  be  considered  an  honorable  com- 
promise? 


PHILOSOPHY   FOR  A   COLLECTOR. 

A  collector  of  unpaid  bills  has,  says  the 
Syracuse  Post,  a  hard  time  of  it,  but  one  met 
a  philosophical  debtor  recently  who  con- 
vinced him  of  some  astounding  facts.  The 
collector  said  that  he  had  been  chasing  the 
said  philosophical  debtor  for  about  six 
months,  and  was  getting  tired.  It  was  al- 
ways "  come  around  to-morrow,"  or  "  hav- 
en't got  it  now." 

"  Say,"  he  said,  when  he  made  his  last 
trip,  "are  you  ever  going  to  pay  this  bill  ?" 

"Why,  yes,  some  day,"  the  philosopher 
replied.  "  But,  look  here,  young  man,  I 
want  to  show  you  a  thing  or  two.  How  many 
bills  have  you  got  in  that  pack?" 

"About  forty,"  said  the  collector. 

"  How  long  does  it  take  you  to  visit  all 
these  people  ?"  the  philosopher  inquired. 

"About  a  day." 

"  What  if  all  paid  up  promptly." 

"  Why,  that  would  be  great" 

"  Would  it  ?  What  would  you  do  for  a 
living  if  all  these  debtors  paid  up  in  one 
•  day  ?" 

The  collector  looked  blank  for  a  moment. 

"  Great  Jerusalem!  I'd  be  out  of  a  job." 

"  Well,  then,  don't  be  so  anxious  to  collect 
every  cent  due  your  people.  One  bill  a  day 
is  enough.  As  for  me,  come  around  some 
time  next  week  and  I  may  do  something 
for  you,"  and  the  philosopher  faded  awav. 


Twenty  Years 

Have  we  been   Manufacturers  of 

"  GLAUSS "  SCISSORS 

Daily  production  first  year,  36  pairs. 
Daily  production  last  >ear,  2,500  pairs. 

We  Sell  Direct  to  the  Retailer. 


CLAUSS  SHEAR  CO.    e7  Adelaide  East  Toronto. 

Write  us  for  Prices,  etc. 


))_ 


HARDWARE. 


02755 


Carvers 


D4I5I 


H.S.HOWLAND, 
SONS  &  CO 


04343 


Wholesale 
Hardware 


37  Front  Street  West 


Toronto 


MANITOBA'S  WHEAT  EXPORTS. 

The  wheat  shipments  from  Manitoba  this 
year  were  larger  than  ever  before.  As  near- 
ly as  can  be  figured  the  exports  of  wheat  via 
Port  Arthur  and  Fort  William  were  8,400,- 
090  bushels  of  wheat  ;  ground  into  flour,  2.- 
500,000.  of  wheat  ;  via  Duluth,  1,000,000, 
equal  to  a*  total  of  over  12,000,000  of  the  crop 
exported  during  the  season  of  its  growth. 
Could  the  Hudson  Bay  railway,  if  built,  do 
this  ?  It  is  a  significant  fact  that  about  90 
per  cent,  of  the  crop  found  its  way  to  market 
via  United  States  rcutes,  the  bulk  of  it  being 
transhipped  at  Buffalo.  Some  vessel  men 
claim  this  would  not  be  if  the  St.  Lawrence 
combines  were  busted.  It  levies  an  arbitrary 
rate  of  2>£  cents  per  bushel,  no  matter  how 
hard  times  are  or  how  low  lake  freights  may 
happen  to  be.  There  were  cases  this  year 
where  the  St.  Lawrence  charges  for  200 
miles  of  transportation  from  Kingston  to 
Montreal  were  equal  to  the  lake  freight  from 
Duluth  or  Port  Arthur  to  Kingston,  1,000 
miles.  That  is  no  doubt  a  strong  reason 
why  Canada  is  losing  her  carrying  trade,  and 
the  cry  goes  forth  about  the   decadence  of 


Canada's  lake  marine.  Fifteen  hundred  cars 
of  stock  have  passed  Port  Arthur  since 
January  1;  1,375  of  these  were  cattle  worth 
$750,000,  besides  the  freight,  nearly  $250,- 
000  more,  the  other  125  cars  we-e  horses, 
pigs  andsheep. 

COST  AND  SELLING  PRICE. 

ALINE  of  goods,  says  Hardware  Re- 
porter, that  cost  $100  may  be  sold 
,  for  $125  and  show  a  loss  instead  of 
a  profit.  An  apparent  gain  of  20  per  cent, 
is  wiped  out  and  the  merchant  may  be  un- 
able to  tell  what  has  become  of  it.  Too 
many  merchants  are  in  the  habit  of  estim- 
ating the  cost  price  and  adding  to  it  a  figure 
that,  in  their  opinion,  will  realize  a  reason- 
able return  on  the  investment,  but  without 
specifying  the  various  items  which  are  to  be 
charged  against  the  goods.  That  is,  they 
lump  the  total  cost,  and  are  apt  either  to  go 
above  or  below  the  figure  that  would  other- 
wise represent  the  proper  selling  price.  In 
one  case,  they  rob  themselves  not  alone  of 
the  profit  in  the  sales  but  possibly  pay  out 
money  for  the  privilege  of  selling  the  goods, 


and  in  the  other  they  are  likely  to  fix  a  price 
that  is  too  high  for  their  customers. 

Close  calculations  should  be  the  rule  at  all 
times  and  especially  when  buyers  are  close 
and  are  more  anxious  after  bargains  than 
has  been  their  usual  habit.  Nor  is  it  a  dif- 
ficult matter  to  determine  the  proper  selling 
price  of  an  article.  In  fact,  the  only  diffi- 
culty is  in  ascertaining  the  proportion  of 
store  expense  that  shall  be  borne  by  each 
line,  and  this  proportion  has  occasionally  to 
be  approximated.  Guessing  at  it,  however, 
will  not  answer  in  any  sense,  since  the  odds 
are  generally  against  the  guesser,  and  it  is  a 
slip-shod  method  of  doing  business  at  the 
best.  The  better  way  is  to  estimate  the  ex- 
pense account  for  the  year,  making  a  due 
allowance  for  possible  errors,  and  dividing 
the  sum  so  obtained  between  the  different 
lines  so  trat  each  one  shall  bear  its  proper 
share  and  not  be  charged  with  so  much  that 
its  sale  will  be  interfered  with,  or  with  so 
little  that  the  proportionate  expense  will  eat 
up  the  profits.  The  other  items  of  cost  are 
easily  ascertained,  and  when  they  are  once 
down  on  paper  all  that  is  left  to  be  done  is 
the  fixing  of  the  rate  of  profit  which  the  mer- 
chant thinks  his  trade  will  bear.  This  is  a 
matter  that  is  determined  according  to  in- 
dividual circumstances,  and  no  general  rule 
can  be  applied. 
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ELECTRIC  LIGHTS  FOR  CARS. 

A  SYSTEM  of  train  lighting  has 
been  in  use  on  one  of  the  Gov- 
ernment railroads  in  Prussia  for 
more  than  a  year.  The  cells  employed  are 
a  special  type  of  the  accumulators  of  the 
"  Accumulatoren  Fabrik  Hagen,"  expressly 
made  for  the  Berlin  company.  A  battery 
capable  of  feeding  five  5-candle  lamps  for 
40  hours  would  weigh  467  pounds  if  dis- 
charged at  15  volts;  if  22.5  volts  are  desired, 
the  weight  rises  to  516  pounds  ;  if  30  volts, 
591  pounds.  The  capacity  should  leave  a 
reserve  of  about  10  per  cent,  or  more.  As  a 
rule,  discharge  at  22.5  volts  requiring  12 
cells,  will  answer  best.  A  battery  of  this 
voltage,  capable  of  feeding  five  16-candle 
lamps  for  8,  12  or  16  hours,  would  weigh 
433,  516  and  562  pounds  respectively.  If 
two  lamps  are  desired  for  each  compart- 
ment, two  batteries  with  one  lamp  in  each 
circuit  would  prevent  a  total  extinction  of 
the  light,  if  the  battery  should  give  out. 
Two  8  or  10-candle  lamps  replacing  one  of 
the  16  candle  lamps  just  spoken  of,  would 
require  batteries  weighing  754  and  886 
pounds  respectively,  for  12  and  16  hours' 
service.  The  cells  are  put  in  cases  not  too 
heavy  to  be  managed  by  one  man,  and  these 
cases  placed  under  the  cars,  like  the  ordi- 
nary gas  reservoir* 

As  regards  comparative  weights,  we  are 
assured  that  the  gas  plant  for  five  jets  for  40 
hours  would  weigh  about  1,000  pounds, 
whilst  the  equivalent  electric  plant,  with  a 
battery  of  12  cells,  would  not  weigh  more 
than  640  pounds.  Sometimes  the  cells  are 
placed  under  the  seats.  The  connections 
consist  both  of  contact  springs  and  of  flex- 
ible cords.  The  discharged  cells  are  ex- 
changed and  recharged  in  the  lighting 
station.  Where  this  is  not  feasible,  the 
charging  may  be  done  on  trucks  on  some 
siding  or  with  the  cells  in  position,  in  which 
case  the  train  has  for  hours  to  remain  on 
that  siding.  This  latter  arrangement  has 
not  much  to  recommend  it.  A  hint  given  in 
the  pamphlet  that  the  somewhat  impover- 
ished eels  taken  out  of  a  first-class  carriage 
might  still  do  for  a  third  or  fourth  compart- 
ment, would  hardly  be  welcomed  in  this 
country.  For  the  German  railways,  the 
company  reckon  as  minimum  illumination 
admissible  :  One  lamp  of  16  candles  for  the 
first  class,  one  of  10  cand4es  for  the  second 
and  third  classes,  and  two  lamps  of  six 
candles  for  the  fourth  class.  That  would 
enable  the  first  class  traveler  to  read  com- 
fortably on  any  seat,  and  those  in  the  second 
and  third  classes  on  four  of  the  ten  seats  ; 
but  two  lamps  of  8  or  10  candles  would  be 
moie  convenient  for  the  first  two  classes, 
and  proportionately  be;ter  light  for  the  other 
two  classes  as  well.  The  lamps  used  on  one 
lineshould,as  much  aspossible,  beofthesame 
kind.  The  lamps  of  higher  candle-power 
being  more  economical  as  regards  current 
consumption,    a  good   light  can  be  given. 


Every  battery  needs  a  switch  ;  the  switches 
should  be  accessible  to  the  guard  only.  It 
has  not  been  found  profitable  to  allow  pas- 
sengers to  turn  the  light  on  and  oflf  as  they 
like,  although  a  good  deal  of  light  might  oc- 
casionally be  saved  if  the  passenger  were 
considerate.  The  company  do  not  want  the 
passengers  to  touch  anythingbut  the  screens. 
The  state  of  the  battery  is  indicated  by  volt- 
meters, or  by  Aubert's  hour  counters.  The 
latter  are  very  simple,  but  as  they  only  show 
for  how  many  hours  the  battery  has  been 
discharging,  they  can  be  used  only  with  con- 
stant and  uninterrupted  supply.  The  leads 
are  put  under  wood  or  encased  in  gas-piping ; 
on  the  engine  the  wires  are  lead  cables  placed 
in  gas-pipes.  Ample  space  is  left  every- 
where between  the  two  wires  of  each  circuit. 
When  desired,  cistern,  boiler,  engine,  dyn- 
amo, and  cells  are  supplied,  or  a  petroleum 
motor  instead  of  a  steam  plant.  These 
motors  cannot  be  guaranteed  free  of  smell. 
On  lines  where  trains  run  backward  and 
and  forward  without  being  uncoupled,  the 
whole  accumulator  plant  may  well  be  placed 
on  a  special  truck.  This  system  is  in  use 
on  some  of  the  Danish  isles,  and  on  the  west 
coast  of  Sweden.  About  cost,  the  Dortmund- 
Enschede  line  does  not  cause  any  higher 
expense  than  the  illumination  by  gas  would 
cause,  although  the  plant  is  neither  large 
nor  perfect  as  regards  full  utilization  of  the 
machinery.  On  this  line  the  ordinary  offi- 
cials look  after  the  accumulators. 


NEW  DEPARTURE  IN  GALVANIZING 

The  Birmingham  Gazette,  not  contented 
with  the  glory  of  introducing  the  apparatus 
for  "turning  down  "  electrical  incandescent 
lamps,  has  made  another  discovery.  We 
are  to-day  (so  it  stated  a  few  days  ago)  in  a 
position  to  announce  that  a  significant  de- 
parture has  been  created  in  one  of  the  most 
important  of  the  South  Staffordshire  heavy 
industries,  the  discovery  of  the  adaptability 
of  steel  to  domains  of  manufacturing  hitherto 
deemed  peculiarly  sacred  to  Staffordshire 
rolled  iron.  This  is  none  other  than  the 
great  galvanized  sheet  iron  business.  For 
some  time  past  it  has  been  an  open  secret  in 
the  iron  trade  that  attempts  were  being 
made  by  one  of  the  largest  galvanized  sheet 
iion  firms  in  the  kingdom,  with  black  iron- 
works situate  in  this  district,  to  produce 
steel  for  galvanizing  purposes,  but  all  sorts 
of  difficulties  were  alleged.  We  are  now 
able  to  make  known  that  the  experi- 
ments have  been  confirmed,  and  with  so 
much  success  that  iron  will  probably 
no  longer  be  used,  and  steel  will  be 
almost  entirely  substituted  as  the  future 
material  for  galvanized  sheet  manufacture. 
To  provide  for  the  new  departure  one  of  the 
first  steel  rolling  plants  to  be  found  in  the 
country  has  been  laid  down,  and  instead  of 
puddled  iron  being  used  up,  the  little  pud- 
dled iron  that  is  being  made  is,  we  are  in- 
formed, now  actually  being  sold.     Whether 


or  not  other  galvanized  iron  concerns  will 
follow  the  example  which  has  been  set  re- 
mains to  be  seen.  But  it  is  significant  that 
some  of  the  most  advanced  of  the  galvan- 
izers,  even  among  those  who  have  not  left 
off  the  use  of  iron,  confess  that  steel  is  the 
coming  metal  and  that  "  nothing  can  stop 
it."  On  the  other  hand,  we  also  hear  of 
galvanizers  who  are  their  own  blacksheet 
makers  having  recently  erected  additional 
forges,  instead  of  preparing  to  go  into  the 
steel  business. 


CONTINUOUS  ELECTRIC  FURNACE. 

Much  space  is  given  in  The  Comptes  Ren- 
dus  to  a  description  of  a  continuous  electric 
furnace  in  which  materials  may  be  melted 
out  of  contact  with  the  carbon  vapor  of  the 
arc.  The  body  of  the  furnace  is  constructed 
of  bricks  of  lime  surrounding  a  central 
cavity,  the  sides  of  this  cavity  being  lined 
with  alternate  plates  of  carbon  and  mag- 
nesia, the  latter  being  next  the  lime,  as,  if 
the  carbon  plates  were  in  contact  with  the 
lime,  combination  would  occur  at  the  high 
temperatures  reached,  liquid  calcium  car- 
bonate being  formed.  The  magnesia  plates 
are  irreducible  by  carbon,  and  therefore  can 
only  waste  away  by  direct  volatilization. 
The  cavity  is  closed  with  simple  plates, 
above  which  is  placed  a  block  of  lime. 
The  arc  carbons  pass  through*  opposite 
walls  of  the  furnace  and  the  arc  is  struck 
between  them  in  the  centre  of  the  cavity  ; 
below  the  arc  and  above  the  bottom  a  tube 
of  pure  carbon,  one  or  two  centimetres  in 
diameter,  passes  through  the  furnace  from 
side  to  side,  and  is  inclined  at  an  angle  of 
30  deg.  to  the  horizontal.  The  ores  to  be 
fused  are  placed  in  this  tube  and  the  arc 
struck,  the  metal  as  reduced  flowing  down 
to  the  lower  end  of  the  tube,  where  it  can  be 
collected.  Using  a  current  of  600  amperes 
at  60  volts,  an  ingot  of  chromium  of  two  kilo- 
grammes weight  has  been  produced  ;  the 
fused  metal  was  cast  in  moulds  of  sesqui- 
oxide  of  chromium,  to  which  it  gave  up  any 
carbon  it  originally  contained.  The  heated 
part  of  the  carbon  tube  is  transformed  into 
graphite. 


DEVICE  TO   START   MOTOR   CARS. 

An  effective  and  simple  device  has,  ac- 
cording to  an  English  exchange,  been 
patented  for  starting  electric  motors  without 
the  risk  of  burning  up  the  armature  coils  at 
the  moment  of  switching  into  circuit.  This 
consists  of  a  series  solenoidal  magnet 
coupled  in  circuit  between  the  generator  and 
the  motor,  the  one  end  of  the  coil  being 
joined  to  the  core,  which  carries  an  arc  lamp 
carbon.  A  lower  carbon  is  connected  to 
the  out-going  lead,  and  when  current  is  first 
switched  on  an  arc  is  struck  between  the 
caibons.  As  the  motor  gets  up  speed  the 
arc  shortens,  and  when  the  current  has  fallen 
to  its  permanent  value  the  carbons  come  to- 
gether, as  the  lifting  power  of  the   solenoid 
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is  then  diminished  below  what  is  necessary 
to  maintain  an  arc.  This  arrangement  if 
left  in  circuit  would  also  act  as  a  safety  cut- 
out in  case  of  a  short  circuit  or  sudden  load 
coming  on  the  motor,  checking  its  speed 
and  greatly  reducing  its  back  E.M.F. 


WILL  LIKELY  ADOPT  THE  TROLLEY 

Paris  has  but  two  or  three  lines  of  electric 
tramways  by  accumulators,  according  to  an 
exchange.  These  tramways  have  for  some 
time  been  running  in  regular  service,  with, 
it  is  true,  some  small  vr.garies  and  accidents, 
but  nothing  of  much  importance.  Such  as 
they  are,  however,  their  services  have  not 
been  so  decisively  saiisfactory  as  to  render 
their  establishment  and  extension  a  settled 
matter,  and  the  Municipal  Council  have, 
during  the  vacancy,  been  occupied  in  study- 
ing the  electric  tramway  systems  in  opera- 
tion at  Zurich,  Geneva,  Milan,  Budapest  and 
Vienna.  Although  the  conclusions  of  the 
Commission  have  not  yet  been  published, 
it  is  anticipated  by  those  best  competent  to 
form  a  judgment  that  the  trolley  will  ulti- 
mately be  adopted,  a  system  which,  as  is 
pointed  out,  is  specially  adapted  to  the  ar- 
rangement of  the  Paris  streets.  It  is  prob- 
able, therefore,  that  a  trial  will  be  made 
shortly  on  the  trolley  system. 


NEW  USE  FOR  ELECTRICITY. 

An  electrical  machine  for  closing  shutters 
of  factories  in  case  of  fire  has,  according  to 
an  exchange,  been  invented  by  Mr.  Samuel 
H.  Curwen,  a  Salem  electrician.  The  ap- 
pliance consists  of  a  box,  resembling  the 
ordinary  fire  alarm  box  in  appearance.  It 
is  placed  on  the  outside  of  a  building,  and 
contains  a  battery  connected  by  wires  with 
each  shutter  on  the  building.  If  a  fire 
breaks  out  anywhere  about  the  building,  or 
on  adjoining  premises,  and  it  is  found  neces- 
sary to  close  the  shutters  for  safety,  all  the 
operator  has  to  do  is  to  break  the  glass  in 
front  of  the  box,  pull  a  hook,  and  every 
shutter  is  instantly  closed.  It  is  claimed 
that  the  apparatus  will  close  1,006  shutters 
in  this  way  in  one  minute. 


A  COMFORTABLE  COMPANION. 

Rice  Lewis  &  Son,  Ltd.,  are  showing 
something  of  interest  to  the  trade  this  week. 
You  may  call  it  a  pocket  stove  if  you  will. 
It  is  about  three  and  a  half  inches  across 
and  one  inch  thick,  making  it  a  convenient 
size  and  easily  handled.  It  is  light,  and 
may  be  applied  in  places  where  the  weight 
of  an  iron,  or  hot  water  bag,  would  preclude 
their  use.  It  is  made  of  sheet  brass,  heavily 
plated  with  nickel,  and  is  practically  indes- 
tructible. There  is  nothing  about  it  to  get 
out  of  order,  and  no   possible  danger  of  fire 


viewing  the  year  President  Hathaway  said 
that,  taking  one  thing  with  another,  1894  has 
been  quite  as  successful  as  1893. 


escaping  from  the  heat  chamber.  Heat  is 
produced  by  the  burning  of  a  small  tablet  of 
slowly  combustible  substance,  principally 
made  up  of  carbon.  One  of  these  will  burn 
with  an  exactly  even  heat  for  about  two 
hours,  and  cont  nuous  heat  may  be  obtained 
by  replacing  the  consumed  carbon  by  an- 
other. The  price  of  the  heater,  together 
with  one  dozen  carbons,  is  one  dollar;  addi- 
tional carbons  are  put  up  in  boxes  of  fifty, 
price  50c.  per  box.  If  it  relieves  the  pain  of 
neuralgia,  toothache,  earache,  lumbago,  or 
rheumatism,  for  a  single  hour,  which  it  does, 
it  is  worth  the  price.  As  a  matter  of  fact, 
the  whole  family  can  use  it  for  a  life  time, 
without  damaging  it  a  particle. 


ST.  JOHN  BOARD  OF  TRADE. 

The  Board  of  Trade  of  St.  John,  N.B., 
held  its  annual  meeting  last  week.  In  the 
report  of  the  Council,  which  was  summitted, 
resolutions  were  passed,  urging  the  import- 
ance of  Canadian  railways  utilizing  Cana- 
dian ports  ;  favoring  the  formation  of  a 
maritime  board  of  trade  ;  condemning  the 
practice  of  some  wholesale  firms  selling  to 
consumers  at  wholesale  prices,  etc.     In  re- 


WILL  GOOD  TIMES   RETURN  ? 

IT  is  commonly  remarked  among  business 
men,  in  discussing  the  present  situation 
and  the  outlook  for  the  future,  that  the 
excellent  business  conditions  of  the  past  will 
never  again  return.  Very  often  this  asser- 
tion, says  Business,  is  made  in  a  way  to  con- 
vey the  idea  that  a  measure  of  prosperity 
equal  to  that  with  which  the  country  has 
been  blessed  in  past  years,  will  never  be 
seen  again,  while,  in  fact,  something  very 
different  is  really  meant.  We  agree  with 
several  of  our  correspondents  who  have 
made  the  assertion  that  the  "  old  times  "  will 
never  come  back,  but  we  do  not  agree  with 
the  inference  that  is  sometimes  drawn  from 
such  an  expression  that  the  equal  of  the  old 
times  will  never  again  be  seen.  No  one 
wants  the  same  times  over  again,  but  all 
want  and  expect  still  better  times  in  the 
future. 

In  the  vegetable  kingdom  plants  sprout 
from  the  seed,  have  their  growth,  live  their 
life,  decay  and  die.  They  are  influenced  by 
climate,  by  seasons  and  by  artificial  con- 
ditions. So  in  the  business  world,  under 
certain  conditions,  various  forms  of  business 
enterprise  are  started.  They  grow  to  be 
apparently  solid  investments,  but  in  time  die 
of  natural  decay.  They  run  their  course  to 
the  end  of  their  usefulness  or  their  oppor- 
tunity. Other  industries  or  commercial 
ventures  spring  into  existence  by  reason 
of  favoring  conditions,  and  are  blasted  by 
the  winter  of  adversity.  Still,  others  are  like 
hot-house  plants :  they  grow  in  the  warmth  of 
artificial  conditions,  and  die  when  the  glass 
protection  over  them  is  removed  by  intention 
or  destroyed  by  accident.  In  the  vegetable 
world,  when  one  growth  has  been  removed 
from  the  soil,  either  by  the  woodman's  axe 
or  by  fire,  some  other  and  entirely  different 
growth  springs  up.  Nature  is  never  idle, 
but,  when  stopped  in  one  direction,  keeps 
up  her  work  in  another.  So  it  is  with  busi- 
ness. It  never  ceases.  It  sometimes  ebbs, 
and  again  flows,  but  there  is  always  busi- 
ness. When  one  class  of  enterprises  have 
had  their  day  and  reached  the  end,  others 
come  to  take  their  place,  and,  accordingly, 
there  are  no  bare  spots.  The  good  old  times 
are  gone,  but  just  as  good  or  better,  even 
though  a  little  different,  are  ahead  of  u-=. 
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BOON  TO  THE  HARDWARE  TRADE. 

MANY  firms  have  lately  bought  their 
hay  rakes  "  knocked  down,"  in  con- 
sequence of  the  high  freights  upon 
the  mounted  rakes.  This,  however,  has 
generally  been  found  unsatisfactory,  owing 
to  the  trouble  and  expense  of  mounting 
them,  special  appliances  and  experienced 
workmen  being  required  to  do  the  work. 
In  the  patent  hay  rakes  shown  in  the  ac- 
companying illustration,  this  objectionable 
feature  has  been  overcome.  The  bows  are 
set  ready  into  the  heads,  and  there  can  be  no 
trouble  with  bows  not  fitting,  or  their  break- 
ing when  being  mounted.  In  the  bow  wood 
rake  shallow  slots  are  made  in  handle,  into 
which  the  bows  set.  The  rake  is  mounted 
by   simply   putting  the  end  of  handle  into 


and  silver  from  1866  to  1873,  just  before  the 
demonetization  of  silver  in  Germany.  The 
production  of  gold  alone,  according  to  the 
mint  estimates,  already  exceeds  the  amount 
of  both  gold  and  silver  annually  available 
for  monetary  uses  during  the  years  of  the 
greatest  production  of  the  white  metal,  so 
that  the  world  continues  to  be  as  largely 
supplied  with  new  metallic  money  as  be- 
fore the  suspension  of  the  free  coinage  of 
silver. 


SANITARY    EARTHENWARE. 

The  excellence  of  vitreous  earthenware  is 
so  manifest  that  it  cannot  suffer  when  the 
good  features  of  glazed  ware  are  brought  to 
noticp,  writes  "  Observer,"  in  Metal  Worker. 


head  and  nailing  on  the  clips.  The  bow 
is  secured  to  handle  by  staples.  Clips,  nails 
and  staples  accompany  each  bundle,  and  a 
boy  can  do  the  mounting.  Some  of  the  ad- 
vantages of  these  rakes  are  the  following  : 
They  secure  the  low  freights,  same  as  ordin- 
ary rakes  "  knocked  down,"  which  are 
about  60  per  cent,  less  than  on  mounted 
rakes  ;  they  save  room  in  warehouse  ;  they 
are  less  liable  to  be  broken  in  shipment.  It 
is  rather  early  to  say  anything  about  rakes, 
but  news  is  always  in  order.  These  rakes 
are  being  handled  by  M.  &  L.  Samuel,  Ben- 
jamin &  Co. 


INCREASED    GOLD     PRODUCTION. 

According  to  reports  received  by  the  Di- 
rector of  the  United  States  Mint  at  Wash- 
ington, the  gold  production  of  the  calendar 
year  will  be  about  $170,000,000,  with  the 
probability  of  it  being  more  rather  than  less. 
The  net  result,  even  if  it  does  not  show  a 
larger  production  than  $170,000,000,  will 
almost  exactly  equal  the  average  value  of 
the  world's  output  of  both  gold  and  silver 
from  1 86 1  to  1865.  A  like  increase  of  $13,- 
000,000  in  1895  W'M  carry  the  output  of  gold 
alone  to  $183,000,000,  which  will  almost 
equal  the  annual  average  output  of  both  gold 


The  only  objection  that  has  been  heard  so 
far  to  vitreous  ware  is  in  the  color — an  ab- 
solutely pure  white  not  being  successfully 
produced  with  uniformity.  In  setting  forth 
the  merits  of  the  vitreous  ware  no  mercy 
has  been  shown  the  superior  glazed  earthen- 
ware of  the  recent  past,  and  all  of  the  de- 
fects that  the  early  productions  developed 
are  spoken  of  as  if  existing  in  their  worst 
form  to-day.  As  a  result  of  the  general  talk 
among  plumbers  on  this  matter,  a  traveler 
through  a  section  where  the  hotels  are 
all  fitted  with  sanitary  earthenware 
made  close  inspection  of  the  closets  and 
urinals  for  the  supposed  universal  craze 
and  wet  rot  so  freely  spoken  of.  In 
the  closets  none  of  the  crazing  was 
found  that  could  be  called  serious,  and 
in  only  a  few  cases  where  the  pattern  show- 
ed clearly  that  they  had  been  manufactured 
in  the  early  days  of  the  industry.  Those  of 
late  patterns  of  the  best  grades  showed  none 
of  the  effects  of  wear  and  time.  It  is  said 
that  urinals  are  subjected  to  a  more  severe 
test,  as  the  water  in  a  closet  seldom  reaches 
a  temperature  much  above  that  in  the  room, 
and  the  water  in  the  flush  tank  ordinarily 
has  become  somewhat  raised  in  tempera- 
ture, so  that  there  is  not  so  great  a  difference 
as  is   experienced  with  urinals.     Often   the 


flushing  water  for  urinals  is  raised  very  little 
above  the  supply  temperature,  and  in  use  a 
much  higher  temperature  is  imparted  to  the 
glazed  surface,  so  that  the  cause  for  crazing 
is  much  greater  owing  to  the  sudden  and 
wider  variation  in  temperature.  An  equally 
careful  scrutiny,  however,  failed  to  find  even 
the  urinals  of  late  production  in  a  crazed 
condition,  and  those  that  were,  showed  from 
their  design  that  they  had  been  made  long 
since. 

TAKING  AN  INVENTORY. 

RECENT  advices  from  the  iron  fur- 
naces, remarks  Stoves  and  Hardware, 
St.  Louis,  are  to  the  effect  that  buyers 
are  holding  off  for  a  time  preparatory  to 
taking  an  annual  inventory  in  accordance 
with  their  regular  custom.  This  is  a  busi- 
ness custom  that  is  almost  generally  fol- 
lowed, excepting,  it  must  be  confessed,  with 
certain  portions  of  the  stove  and  hardware 
trade.  There  is  as  much  necessity  for  tak- 
ing an  account  of  stock  in  the  average  re- 
tail trade  as  at  any  of  the  mills  or  factories. 
In  fact,  there  is  porportionately  more  need, 
since  the  larger  a  business  is  the  greater  is 
the  system  employed  in  its  management, 
and  it  is  generally  the  case  that  the  books  of 
a  large  establishment  will  show  very  quickly 
the  value  of  the  sales  for  any  given  period 
and  the  amount  of  stock  that  is  on  hand. 
But  this  is  not  the  rule  with  the  retail  trade, 
although  there  are  some  notable  exceptions. 
It  should  be  the  rule,  however,  and  the  tak- 
ing of  an  annual  inventory  is  as  much  a 
matter  of  business  necessity  as  is  the  buying 
or  selling  of  goods.  It  is  not  always  con- 
venient or  profitable  to  keep  a  stock  book, 
to  be  used  in  connection  with  the  sales  book 
as  a  means  of  quickly  telling  the  amount  of 
stock  on  hand.  Such  a  book  would  require 
time  or  expense  in  the  keeping  that  is  not 
necessary  in  the  retail  store  carrying  the 
average  quantity  of  goods.  The  inventory, 
however,  will  take  its  place  and  the  making 
of  it  will  require  no  more  time  than  can  be 
profitably  used.  Such  time  is  always  well 
expended.  It  shows  the  amount  of  stock  on 
hand  and  brings  the  record  of  sales  down  to 
date,  beside  furnishing  an  index  to  trade 
movement  for  the  year  and  a  guide  to  what 
may  be  expected.  It  should  be  accurate, 
even  precise,  including  every  available  item 
and  not  omitting  even  the  most  unimpor- 
tant details.  When  this  is  done,  the  in- 
ventory is  a  valuable  aid  to  the  regular 
books,  and  often  shows  that  the  merchant 
is  better  off  than  he  thought  himself  to  be. 
Some  unpleasant  revelations  are  sometimes 
made,  but  because  this  is  possible  is  no 
reason  why  such  a  necessary  business  action 
should  be  omitted.  It  is  not  always  agree- 
able to  find  less  than  was  expected,  but  it  is 
far  better  to  know  the  actual  condition  of 
things,  even  if  unfavorable,  than  to  keep  on 
in  an  imagined  state  of  security  that  after- 
ward turns  out  to  have  been  misleading. 
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Bank  and  Office  Counter  Railings 
Inside  Wire  Window  Blinds  and  Signs 


PLAIN  and  LETTERED. 


Basement  Window  Guards 


Manufactured  by 


WRITE  FOR  CATALOGUE. 


The  B.  Greening  Wire  Co.,  Ltd. 


Hamilton,  Canada. 


A  DISASTROUS  FIRE. 

THE  shops  of  the  Malleable  Iron  Works 
Co.,  Ltd.,  of  Oshawa,  were  destroyed 
by  fire  on  Tuesday  morning.  The 
seven  smoke-stacks  are  still  standing,  besides 
the  cupola,  the  frame  carpenter  shop,  core 
shop,  and  the  fire  proof  pattern  building. 
The  machinery,  engines,  and  boilers  are 
useless,  and  thousands  of  moulds  were  des- 
troyed. The  loss  is  estimated  at  $125,000, 
upon  which  there  is  only  an  insurance  of 
$27,000,  of  which  $10,000  is  in  the  Guardian, 
$4,000  in  the  Hartford,  $9,000  in  the  Manu- 
facturers', and  $4,000  in  the  Manchester. 

The  worst  feature  about  the  unfortunate 
affair  is  that  the  company  is  not  likely  to 
build  again,  business  during  the  last  year  or 
two  not  having  been  satisfactory  enough  to 
warrant  such  an  undertaking. 

About  230  men  are  thrown  out  of  work  by 
the  catastrophe,  and  many  of  the  old  em- 
ployes who  congregated  around  the  ruins, 
after  the  fire  was  extinguished,  were  in  tears. 
The  men  lost  all  their  tools. 

The  works  were  established  in  1872  by  the 
Messrs.  Cowan, andhave  for  some  years  been 
Oshawa's  chief  manufacturing  industry. 


FUEL  AND  SOLAR  HEAT. 

If  people  were  asked  what  warms  our 
houses,  in  these  days  of  improved  heating 
appliances,  most  would  say,  "  it  is  heat  pro- 
duced by  the  combustion  of  fuel,"  coal  or 
wood,  as  the  case  might  be,  and  this  would 
be  correct,  says  Metal  Worker.  Occasion- 
ally one  would  be  found  who  would  say,  "  it 
is  the  heat  of  the  sun,"  and  this  is  correct 
also.  The  fuel  we  burn  in  the  present  age 
has  been  produced  in  the  past  age  by  the 
action  of  solar  heat,  to  which  all  known  ac- 
tivities available  to  man  for  increase  of  his 
powers,  his  comfort  or  his  pleasure  can  be 
traced.  Without  the  sun's  heat  the  masses 
of  luxuriant  vegetation  that  have  been  trans- 
formed and  stored  up  as  coal  in  the 
earth  would  never  have  .existed.  With- 
out solar  heat  the  trees  whose  wood  is 
used  as  fuel  would  not  have  grown. 
Recent  experiments  of  Professor  Dewar  in- 


dicate that  at  temperatures  so  low  that 
oxygen  liquefies,  chemical  action  either 
ceases  or  is  so  much  diminished  as  to  justify 
the  inference  that  it  would  cease  altogether 
at  still  lower  temperatures.  It  is  certain 
that  all  life,  as  we  know  it,  whether  vege- 
table or  animal,  would  end  at  a  temperature 
higher  than  is  necessary  to  liquefy  oxygen. 
Without  the  heat  of  the  sun  all  things  on 
this  earth  would  soon  reach  lower  temper- 
atures than  science  has  ever  been  able  to 
produce  artificially,  and  all  life  as  well  as  all 
other  forms  of  activity  would  terminate.  If 
the  ancient  sun  worshippers  had  even  an 
imperfect  idea  of  the  part  this  great  orb 
plays  in  the  grand  activities  of  the  universe, 
they  are  not  to  be  wondered  at  for  regarding 
it  as  a  source  of  all  power  and  beneficence 
and  adoring  it  as  such. 


TO  MAKE  SEATS  AND  HARDWARE. 

The  Valley  City  Seating  Co.,  of  Dundas, 
Ltd.,  is  the  name  of  a  new  company  that"  is 
seeking  incorporation  from  the  Ontario 
Government.  The  object  set  forth  for  seek- 
ing incorporation  is  to  acquire  by  purchase 
or  otherwise,  and  to  engage  in  the  manufac- 
ture, purchase  and  sale  of  and  to  set  up  and 
complete  all  kinds  of  chairs,  settees,  seats 
and  seating,  furniture,  interior  art  or  other 
ornamental  wood  work,  architectural  wood- 
carving,  veneer  and  other  doors,  roller- 
partitions,  hardwood-ceilings,  wood-carpet, 
and  parquet-floors  and  fittings,  furnishings 
and  finishings  and  all  other  wood-work  for 
churches,  school-houses,  offices,  lodges, 
banks,  halls  and  other  buildings  and  for  elec- 
tric and  other  cars,  carriages  and  vans,  and 
for  the  said  purpose,  to  manufacture,  pur- 
chase and  sell  wrought  and  cast-iron  and 
brass-work  and  other  hardware,  and  the 
tools  and  implements  necessary  for  all  such 
manufactures  respectively. 

The  applicants  are  R.  T.  Wilson,  John 
Pennington,  George  Anderson,  J.  J.  Steele, 
and  J.  B.  Grafton,  all  of  Dundas,  and  John 
De  Ville  Evans,  of  Hamilton. 

The  capital  stock  is  $50,000  divided  into 
five  hundred  shares  of  $100  each. 


A  PRACTICAL  TINNER. 

THE  American  Artisan  has  been  asking 
what  constitutes   a  practical    tinner. 
Among  the  replies  it  received  was  the 
following  : 

"What  constitutes  a  practical  tinner? 
When  is  the  proper  time  for  a  young  man 
learning  the  trade  and  serving  his  three 
years'  apprenticeship  to  go  to  some  neigh- 
boring town  and  ask  lor  a  job,  saying  that 
he  has  learned  the  trade  and  is  a  practical 
tinner?  The  man  hires  him  and  he  goes 
into  the  shop.  The  first  job  is  to  re-bottom 
a  copper  boiler  ;  then  make  a  nice  section 
elbow — which,  of  course,  he  overcomes  nice- 
ly. The  merchant  thinks  he  has  a  great 
hand,  praises  him  to  his  customers  and 
finally  sends  him  to  one  of  his  best  custom- 
ers to  repair  the  cistern  pump.  He  packs 
up  his  tools  and  marches  away  full  of  con- 
fidence that  he  will  be  back  in  half  an  hour. 
He  grabs  the  pump  by  the  handle  and  gives 
it  two  or  three  jerks  ;  then  takes  his  wrench 
and  takes  the  pump  apart,  says  it  must  have 
new  packing,  but  it  comes  off.  He  goes  over 
to  the  shop,  sticks  the  plunger  in  the  vise  and 
wrenches  on  it  so  hard  he  breaks  it.  Then  he 
goes  to  the  repair  box,  but  cannot  find  a 
plunger  that  will  fit ;  he  gets  desperate ;  he 
goes  out  in  the  store,  takes  a  plunger  from  a 
new  pump,  places  it  in  place,  everything  all 
complete,  starts  the  handle,  but  no  water.  He 
gets  down  and  examines  the  pipe,  goes  all 
along  under  the  sink,  cannot  discover  any 
leak.  He  has  now  worked  five  hours.  He 
leaves  his  tools,  goes  to  supper,  tells  the  boss 
it  is  a  hard  job  over  there.  The  boss,  being 
an  old-time  tinner,  goes  over  and  looks  at  the 
pump ;  lifts  up  the  trap  door  and  behold  ! 
not  a  drop  of  water  in  the  cistern.  Now,  is 
such  a  man  a  tinsmith  ?  I  have  worked  at 
the  trade  forty  two  years  and  have  had 
charge  of  almost  all  kinds  of  jobs  and  men, 
but  at  times  I  feel  that  I  am  not  yet  a  prac- 
tical tinner.  The  great  trouble  with  the 
average  tinsmith  is  they  get  a  bump  on  them 
too  soon.  I  do  not  think,  as  '  Tin  Scrap  ' 
does,  that  the  trade  is  running  out.  I  think 
the  great  trouble  will  be  to  find  competent 
workmen  to  do  the  work  in  a  good  work- 
manlike manner,  and  be  steady  and  sober 
and  hold  their  jobs  as  they  should." 
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MONTREAL  MARKETS. 

Montreal,  Dec.  14,    1894. 

HARDWARE. 

THERE  has  only  been  a  quiet  jobbing 
movement  of  very  small  dimensions 
to  note  in  general  hardware  during 
the  past  week.  Demand,  as  we  have  noted 
before,  still  centres  around  winter  goods  such 
as  skates,  sleigh  bells,  snow-shovels,  etc., 
other  lines  not  being  in  it  to  any  great  ex- 
tent. Still  some  small  sorting  orders  have 
to  be  noted  in  both  table  and  pocket  cutlery, 
cut  nails,  horseshoes  and  horse  nails  As 
regards  values  the  tone  is  inclined  to  easi- 
ness on  such  lines  as  are  not  fixed,  cut  nails, 
for  instance,  remaining  as  unsettled  as  ever. 
Payments  are  not  satisfactory  as  a  rule. 

Wire — The  wire  market  is  quiet  under  a 
small  jobbing  demand,  which  is  principally 
for  hay-baling  wire.  Other  lines  give  no 
sign  of  life  whatever.  The  basis  of  cost  is 
unchanged. 

Rope — A  moderate  sort  of  trade  has  been 
doing  in  rope,  and  prices  are  unchanged. 
We  quote  as  follows  :  Sisal  at  7  to  7>£c. 
for  7-i6in.  and  upwards,  and  14  to  15c. 
deep  sea  line.  Pure  Manilla,  9)4c.  for  7-16 
in.  and  upwards,  10c.  for  smaller  sizes. 

Cut  Nails — Nothing  induces  buyers  to 
go  beyond  immediate  necessities,  and  as  a 
result  the  business  doing  in  nails  is  very 
small.  Prices  continue  unsettled,  the  de- 
mand being  limited  to  package  lots  of  the 
staple  sizes,  and  we  quote  a  range  of  $1.50 
to  $1.60  the  inside  price  for  round  lots. 

Wire  Nails— There  is  no  activity  to  note 
in  this  line  either,  the  movement  being  small 
under  the  very  moderate  demand  that  pre- 
vails.    Discounts  are  the  same,  75,  10  and 


and  5  per  cent.,  with  the  usual  allowance  for 
cash. 

Horse  '  Nails — There  is  little  life  in 
these,  the  orders  that  were  noted  last  week 
being  conspicuous  by  their  absence.  Dis- 
counts are  unchanged,  as  quo'.ed  before. 

Tacks — A  few  small  orders  have  been 
booked  for  certain  descriptions,  but  there 
are  no  evidences  of  any  steady  enquiry. 

Chain — No  activity  is  to  note  in  this  line, 
indeed  there  has  been  little  or  no  business 
to  report. 

Horseshoes — A  moderate  demand  is 
still  to  note  for  these, but  it  is  shrinking  in  its 
proportions,  as  buyers  evidently  have  enough 
to  go  along  with.  We  quote:  $3.50  for  iron 
shoes;  steel  shoes:  XI.,  Nof.  o,  i  and  2,  $5.75 
per  100  lbs.;  Nos.  3  and  4,  $5  ;  assorted  sizes, 
$5.50  ;  steel  toe  weight  shoes,  Nos.  1  to  4, 
$6  per  100  lbs. 

Ware— Little  or  no  demand  has  been 
noted  in  this  line  aside  from  the  occasional 
receipt  of  a  small  sorting  order. 

Plumbing  Supplies— There  is  r.o  life  in 
this  line  whatever. 

Hinges — There  is  still  a  moderate  job- 
bing enquiry  for  both  T  and  strap  hinges, 
but  the  enquiry  is  subsiding. 

Tools — The  only  business  in  these  has 
been  a  small  movement  in  axes,  axe  handles, 
shovels  and  picks. 

Lamp  Goods — Fair  quantities  of  the  two 
staple  sizes  of  lamp  burners  continue  to  move 
forward. 

Sporting  Goods— No  life  in  this  what- 
ever, business  as  noted  last  week  being 
practically  finished. 

Winter  Supplies— There  has  been  a 
fair  average  movement  in  both  skates  and 


sleigh  bells,  these  constituting  the  two  active 
lines  of  the  week. 

Cutlery- -There  have  been  a  moderate 
lot  of  sorting  orders  for  both  table  and 
pocket  cutlery  received  since  our  last. 

Tar,  Etc  — No  change  in  this  line  to  rote. 
We  quote :  Resins,  $3  to  $5.50,  as  to  brard  ; 
coal  tar,  $3  25  to  $3.75  ;  cotton  waste,  5107c. 
for  colored  and  7  to  10c.  for  white  ;  oakum,. 
5X  to  7j^c,  and  cotton  do.,  10  to  12c. 

Cement — The  firm  feeling  is  maintained, 
but  no  business  is  doing.  We  quote  :  English 
$2.05  to  J2. 1 5,  and  Belgian  $1  90  to  $2. 

Firebricks — There  is  little  to  report  in 
firebricks,  which  we  quote  at  $15  to  $22  per 
1,000,  as  to  brand. 

METALS. 

The  heavy  iron  and  metal  market  has  been 
almost  motionless  during  the  week,  the  only 
business  to  note  being  the  movement  of  an 
occasional  small  lot  of  pig  iron,  Canada  or 
tin  plate,  for  positive  requirements.  This 
means  a  very  small  business,  for  wants  in 
this  connection,  if  the  demand  is  any  cri- 
terion, are  easily  satisfied. 

Pig  Iron  — There  has  been  little  or 
nothing  doing  in  pig  iron,  either  imported  or 
domestic,  since  our  list,  and  prices  are 
nominal,  so  far  as  actual  sales  are  con- 
cerned. We  quote,  ex  store  :  Summer- 
lee  and  equal  brands,  $21  ;  Carnbroe  and 
Eglinton,  $19,150;  Ferrona,  $1725  to  $18  ; 
Siemens,  No.  1,  $17.25  to  $18. 

Bar  Iron — Values  on  this  line  continue 
unsettled,  and.  business  is  almost  nil.  We 
do  not  hear  of  any  further  shading  in  prices, 
however,  and  quote  $1.60  to  $1.65  as  the 
range  for  ordinary  business. 

Tin  Plates— There  is  only  a  moderate 
jobbing  movement  in  these  to  note,  but  the 


The  Splendid  Oil  Heater 


WILL  HEAT  A  ROOM  20  FT.  SQUARE 


No  Soot 
No  Smoke 
No  Odor 


Requires  no  more  care  than   an  ordinary 

lamp 

Just  the  thing  before  a  stove  or  furnace  is 

started 

We  can  supply  a  three-hole  extension  top, 

making  it  a  perfect  oil  stove. 


The  McClary  Mfg.  Co. 

London  Toronto 

Montreal  Winnipeg         Vancouver 
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MONTREAL  MARKETS— Continued 

firm  tendency  of  values  is  fairly  well  main- 
tained, though  slocks  here  are  ample.  We 
quote  :  Cakes,  $2.85  to  $3,  and  charcoal 
$3.25  to  $3  50,  as  to  grade. 

Terne  Plates— There  is  only  a  very 
moderate  demand  for  these  to  report.  The 
tone  remains  steady,  and  values  are  repeated 
at  $5.75  to  $6.25,  as  to  grade. 

Canada  Plates— In  these  there  is  no 
change  of  importance  to  note.  One  or  two 
good  sized  orders  have  been  disposed  of 
dunng  the  week,  but  they  were  exceptional, 
the  great  bulk  of  the  demand  being  confined 
to  small  lots  for  actual  wants.  We  quote 
prices  steady,  as  noted  before,  at  $2.05  to 
$2.15. 

Sheet  Iron— No  life  is  to  note  in  this 
line,  dealers  evidently  having  enough  to  go 
along  with,  for  there  is  little  or  no  demand. 
Prices  range  much  the  same,  and  we  quote 
on  the  basis  of  $2. is  to  $2.30  for  No.  28 
gauge,  according  to  quantity. 

Iron  Pipe — Demand  for  this,  like  other 
building  materials,  is  not  noticeable,  and  the 
position  is  unchanged  as  regards  nominal 
cost. 

Ingot  Tin— The  steady  feeling  on  this 
article  is  maintained,  but  the  demand  does 
not  brighten  up  in  any  way.  Outside  mark- 
ets are  easy,  but  we  repeat  our  range  of  i6j£ 
to  1 8c. 

Copper— There  is  no  activity  to  note  in 
copper,  demand  for  which  is  restricted  to  an 


occasional  small  lot.  We  quote  the  same 
range  of  g%  to  io#c. 

Lead— Demand  is  inactive  and  prices 
nominally  the  same  at  $2  75  to  $2.85. 

Spelter — Continues  dull  and  unchanged 
at  $4  to  $4.25. 

Zinc  Sheets — There  is  only  a  small  job- 
bing demand  experienced  for  these  and 
prices  are  unchanged  at  $4  50  to  $4.75. 

Antimony — No  change  to  note,  with 
prices  nominal  at  10c. 

Hoops  and  Bands — Demand  is  of  a  very 
quiet  character,  and  prices  are  practically 
nominal  at  $2.20  to  $2.30. 

Galvanized  Iron — Nothing  further  has 
been  spoken  of  in  connection  with  the  offers 
of  American  galvanized  iron  mentioned  last 
week,  while  demand  generally  is  very  quiet. 
We  quote  :  4X  to  4^c.  for  No.  28  Queen's 
Head;  Morewood,  ^lA  to  6c;  tinned  sheets, 
coke,  No.  24,  6  to  6%c. ;  No.  26,  t>%  to 
6|^c.,  with  the  usual  extra  for  larger  sizes. 

PAINTS  ANT)  OILS. 

Trade  is  quiet  in  this  line,  and  the  last  of 
the  houses  just  got  through  their  stock- 
taking this  week.  As  to  general  values,  few 
changes  are  to  note. 

Lead — Nothing  of  importance  is  to  note 
in  this  line.  We  quote  as  follows  :  Choice 
brands  white  lead,  Government  stand- 
ard, $4.75  ;  No.  1,  $4.50;  No.  2,  $4.25; 
No.    3,  $4;    No.  4,    $3.75;  dry  white  lead, 


4^c. ;  red  lead,  pure,  3^  to  4c;  do.,  No.  1, 
4c;  zinc  white,  pure,  $7.25 ;  No.  1,  $6.25  ; 
No.  2,  $5.25. 

Putty — There  is  no  change  in  this  article 
and  demand  is  nil.  In  bulk  we  quote 
$1.8?. 

Turpentine— There  is  little  change  in 
turpentine,  which  we  quote  for  ordinary  job- 
bing trade  at  42  to  44c. 

Linseed  Oil — Quietness  is  the  ruling 
feature  in  linseed  oil,  and  prices  are  much 
the  same.  For  round  lots  we  quote  raw,  57 
to  s8c.,  and  boiled,  60  to  61c. 

Castor    Oil — There    is    no  change    in 
castor  oil,  which  we  quote  at  6%  to  7c. 
GLASS. 

The  glass  market  is  dull  and  unchanged, 
and  the  cutting  reported  from  the  west  has 
not  affected  local  jobbing  prices,  though,  if 
continued,  it|will  be  very  apt  to.  We  quote, 
as  before,  on  the  basis  of  $1.20  to  $1.25  for 
first  break. 

CHEMICALS    AND    DYESTTJFFS. 

There  has  been  little  change  in  the  chemi- 
cal market.  Prices  continue  much  the  same. 
We  quote  as  follows :  Bleaching  powder,  $2. 50 
to  $2.75;  bicarb.  soda,$2.25  to  $2.35;  sal  soda 
70  to  75c.  ;  carbolic  acid,  lib.  bottles,  25  to 
30c.  ;  caustic  soda,  60  per  cent.,  $2.15 
to  $2.75  ;  ditto,  70  per  cent.,  $2.40  to  $2. 50  ; 
chlorate  of  potash,  20  to  22c;  alum,  f  1.40  to 
$1.50  ;  copperas,  75  to  80c.  ;  sulphur  flour, 
$1.75  to  $2.00  ;    ditto  roll,   $2.00  to  $2.10  ; 


CARVERS   and   SCISSORS 

insr    cases. 

GEO.   BUTLER  &  CO.'S     and     E.    M.   DICKINSON'S. 


Large    Assortment   of 


SPORTING,    HUNTING    KNIVES,    DIRKS,    Etc. 

-     We    are    showing    special    value  in  Imitation   Ivory  TABLE  AND   DESSERT  KNIVES 
AND    CARVERS. 


M.4L 


EL  BENJ 

26,  28,  30  Front  Street  West 


ENGLISH    HOUSE 


SAMUEL,  SONS  &  BENJAMIN 

164  Fenchurch  St.,  London,  E.C. 
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SOMETHING   NEW. 


Steel  Clapboards 


Just  the  thing  for  town,  village  and 

country  houses. 
Do  not  absorb  moisture. 
Durable,  cheap  and  easily  applied. 
Far  superior  to  wood. 


METALLIG   ROOFING    GO.  - 


SEND  FOR  PARTICULARS. 


Manufacturers 


.  .  .  .  Toronto 


MONTREAL  MARKETS— Continued 

sulphate  of  copper,  $4.50  to  $500;  white 
sugar  of  lead,  7%  to  8% c.  ;  bich.  potash, 
10  to  12c.  ;  sumach,  Sicily,  per  ton,  $75  to 
$80;  soda  ash,  481050  per  cent.,  $1.15  to 
$1.50;  chip  logwood,  $2.00  to  $2.10;  castor 
oil,  b%  to  7c,  and  Norwegian  cod  liver  oil, 
$25  to  $26. 

PETROLEUM. 

Demand  for  petroleum  continues  good  and 
the  market  is  active  and  firm.  We  quote  : 
Canadian  refined,  12c.  in  shed  in  Montreal 
for  round  lots,  and  12^  to  13c.  for  smaller 
quantities,  with  a  discount  of  2  percent,  for 
cash.  American  petroleum  is  quoted  at  15c. 
car  lots  and  16c.  smaller  lots. 
HIDES. 

There  has  been  an  active  business  in  hides 
during  the  week.  Demand  for  beef  hides  has 
been  good,  and  prices  are  firm.  From  first 
hands  the  cost  has  been  4  to  a%c.  for  No.  1, 
3c.  for  No.  2,  and  2c.  for  No.  3  Sheepskins 
are  unsettled,  but  we  quote  55  to  6cc. 
TALLOW. 

Demand  for  tallow  is  slow,  and  the  mar- 
ket is  dull  at  5  to  5'^c,  as  to  quality. 
WOOL. 

The  wool  market  continues  quiet  and 
unchanged.  We  quote:  Greasy  Cape, 
13^  to  1 6c;  Canadian  fleece,  17  to  20c; 
B.  A.  scoured,  26  to  32c.  ;  Canada  pulled 
wool,  20  to  2\%z.  for  supers,  and  23  to  26c. 
for  extras.    Northwest  wool,  11  to  12c. ;  B.C., 

10  to  1  ic. 

ASHES. 
There  is  no  change  in  ashes,    which  re- 
main the  same.  We  quote  :  First  pots,  $4. 10 ; 
seconds,  $3. 50  to  $3  6o,  and  pearls  $6.50  per 
100  lbs. 

MONTREAL    TRADE    NOTES. 

Nothing  further  has  been  learned  about 
the  offers  of  American  galvanized  plate  on 
this  market. 

The  agents  of  the  Merryweathers,  in  this 
city,  W.    R.   Wonham  &   Sons,    have    just 


closed  with  the  corporation  of  Winnipeg  for 
a  "Greenwich"  steam  fire  engine  of  that 
firm's  make,  guaranteed  at  780  American 
gallons  pumping  capacity. 

A'  the  demand  of  Caverhill,  Learmont  & 
Co.,  R.  G.  Gaucher,  retail  hardware,  has  as- 
signed, with  liabilities  of  $20  000. 

T.  C  Davidson,  of  Thomas  Davidson  & 
Co.,  has  been  nominated  for  membership  on 
the  Board  of  Trade.  James  Davidson,  his 
brother,  proposed  him. 

The  demand  for  bevelled  plate  glass  and 
mirrors  has  been  fairly  satisfactory  this  fall, 
according  to    Pilkington    Bios. 

Cable  advices  report  an  advance  of  5s. 
per  ton  in  pure  alkali  on  the  Liverpool 
market,  which  is  now  being  quoted  at 
£3  17s.  3d. 


TORONTO    MARKETS. 

Toronto,  Dec.  14,  1894. 

HARDWARE. 

BUSINESS  keeps  fairly  good,  and 
much  about  the  same  as  a  week  ago. 
The  orders  are,  however,  small  and 
largely  of  a  sorting  up  character  and  for 
goods  suitable  for  the  holiday  trade.  A 
feature  of  business  is  an  increased  demand 
for  silver-plated  ware,  nearly  every  order 
containing  one  or  more  pieces.  Case  cut- 
lery is  also  in  little  better  demand.  Generally 
speaking,  there  is4not  any  one  line  for  which 
the  demand  is  large.  Heavy  hardware, 
such  as  hinges,  axe:,  etc.,  is  in  steady  re- 
quest. Skates  are  going  out  freely,  and 
some  difficulty  is  being  experienced  in  sup- 
plying all  the  sizes  wanted.  Payments  are 
still,  if  anything,  improving.  The  manu- 
facturers are  meeting  here  this  week,  but  so 
far  have  made  no  change. 

WIRE — There  is  not  much  doing  in  wire, 
with  the  exception  of  stove  pipe  and  cop- 
per steel,  in  which  there  is  a  fair  turn- 
ovei.       The  price  on  barbed  wire   remains 


unchanged  at  3>£c  per  ib.,  f.o.b.  Toronto,  or 
in  lots  of  500  lbs  fre'ght  will  be  allowed  at 
maximum  rate  of  25c.  per  100  lbs. 

Rope— Business  is  quiet,  and  the  little 
that  is  being  called  for  is  altogether  in  the 
smaller  sizes.  We  quote  :  Sisal,  7-16  in.  and 
larger,  7)4c;  %,  5-16,  Y%  in.,  8c.  Manilla, 
7-16  in.  and  larger,  <)%c;  %,  5-'6,  H  in., 
10c. 

Cut  Nails — Nothing  new  has  transpired 
during  the  week.  Orders  are,  as  a  rule, 
smaller,  it  being  only  occasionally  that  a 
carload  lot  is  called  for.  Prices  ere  un- 
changed at  $1.75  Toronto. 

Wire  Nails— Trade  is  steady  for  the 
usual  quantities,  and  prices  are  being  well 
maintained.  Discounts  are  unchanged  at 
75,  10 and  5  percent.,  shipments  from  10  keg 
lots  being  prepaid. 

Horsenails— While  trade  has  not  been 
quite  as  large  as  it  was  last  week,  the  de- 
mind  remains  fairly  steady,  principally  for 
the  "P.B."  and  "  M."  Discounts,  60  per 
cent  off  "C"  and  60  and  2j4  per  cent,  off 
"  P.B."  and  ';  M." 

Tacks — The  demand  for  ordinary  cut  and 
carpet  tacks  and  clout  nails  has  been  keeping 
up  well.  Brass-headed  tacks  are  going  out 
freely.  We  quote  :  Cut,  carpet  blued, 
gimp,  60  per  cent.;  do.,  tinned,  70  per  cent.; 
copper  nails,  62^  percent.;  clout  nails,  60 
to  67 X  percent.;  trunk  nails,  60  to  65  per 
cent.;  shoe  finders'  tacks,  50  percent.;  shoe 
nails,  Hungarian   nails,  etc.,  37  per  cent. 

Chain — Demand  is  increasing,  especially 
in  the  3  16  size.  Orders  have  also  been 
coming  in  more  freely  for  sizes  ranging 
from  %  to  7- 16.  The  demand  for  cow 
ties  is  small,  but  trace  chains  are  going  out 
more  freely. 

Horseshoes  —  Business  has  fallen  off 
materially,  although  ordeis  for  small  lots 
are  still  coming  in  freely.  There  has  not 
been  any  demand  for  steel  shoes  for  some 
time.      We  quote :    Iron    shoes    at    $3.65, 
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f.  o.  b.  Toronto,  subject  to  rebate  in  certain 
cases.  Steel  shoes  are  quoted  at  15c  p»r 
keg  advance  on  Montreal  prices. 

Ware — The  increased  demand  noted  last 
week  for  white  ware  has  been  maintained, 
and  a  fairly  good  trade  is  reported  in  Peer- 
less and  Eclipse  ware. 

Tinware — Business  is  not  nearly  as  good 
"as  it  has  been— fairly  satisfactory.      Fancy 
lines  are  now  being  called  for. 

Plumbing  Supplies — A  few  good  con- 
tracts are  coming  in  for  public  buildings  in 
outside  towns.     Otherwise  trade  is  quiet. 

Builders'  Supplies— There  is  a  good 
demand  for  hinges,  but  generally  speaking 
trade  in  builders'  supplies  is  quiet. 

Tools  —  Spades,  shovels,  axes,  axe- 
handles,  hay  knives,  etc.,  are  still  in  good 
demand,  but  cross-cut  saws  are  not  going 
out  as  freely  as  jobbers  anticipated  they 
would. 

Clothes  Wringers— A  slight  improve- 
ment is  to  be  noted.  Prices  are  as  before, 
at  $28  per  dozen. 

Sporting  Goods — Outside  cartridges, 
shells,  wads,  etc.,  there  is  practically  nothing 
doing. 

Cutlery — Case  cutlery  is  going  out  a 
little  better,  and  the  sorting  trade  generally 
is  fair. 

Winter  Supplies— Demand  his  been 
extra  good  for  hockey  skates,  both  from 
eastern  and  western  points.  Shipments  are 
still  being  made  in  "Athletic  "  and  "  Acme" 
skates,  but  stocks  are  not  complete,  jobbers 
being  out  of  some  sizes.  Business  in  sleigh- 
bells  is  not  nearly  as  heavy  as  it  should  be 
for  this  time  of  year.  A  fall  of  snow  is  pro- 
bably all  that  is  necessary  to  bring  about  the 
desired  improvement. 

METALS. 

Trade  in  metals  is  quiet,  buyers  looking 
forward  to  stock-taking. 

Pig  Iron — Enquiries  are  few,  and  no  im- 
provement in  business  is  looked  for  until  at 
least  the  beginning  of  the  new  year.  We 
quote  nominally  as  before,  ex  cars  Toronto  : 
Carnbroe,  $19.50  ;  Summerlee,  $21  to  $21.50  ; 
Nova  Scotia,  $18  to  $18.50. 

Rogers,  Brown  &  Co.,  Buffalo,  report  the 
Toronto  market  for  American  pig  iron  as 
follows  :  The  same  dullness  pervades  the 
market  as  was  recently  reported.  One  or 
two  carload  orders  straggle  in,  but  little 
actual  life  in  the  trade  can  be  looked  for 
until  February  or  March.  We  quote  for 
cash,  f.o.b.  cars  Toronto,  in  bond  :  No.  1, 
Foundry  strong  coke  iron  Lake  Superior 
ore,  $13.05  ;  No.  2,  Foundry  strong  coke 
iron  Lake  Superior  ore,  $12.55  ;  Jackson 
County  silvery,  No.  1,  $16  to  $17  ;  Lake 
Superior  charcoal,  $15.15  ;  Southern  soft, 
No.   1,  $11.75  !  Southern  soft,  No.  2,  $11.50. 

Bar  Iron — Orders  are  only  for  small 
lots  and  odd  sizes.  We  quote  :  Base  price, 
$1.70  to  $1.75. 


Sheet  Steel — Cannot  say  that  the  im- 
provement noted  last  week  has  been  main- 
tained. If  anything,  trade  has  been  quieter. 
The  demand  is  chiefly  for  "Dead  Flat."  We 
quote  :  8  to  16  gauge,  $275  per  100  lb?.;  18 
to  20,  $2.65  ;  22  to  24,  $2.85  ;  26,  $3.10. 

Sheet  Iron — Trade  has  been  fairly  satis- 
factory during  the  week,  and  demand  has 
been  well  divided  among  all  the  gauges 
from  16  to  28.  Prices  are  firm.  We 
quote  as  follows*:  8  to  16  gauge,  $2.50;  18 
ditto,  $2;  20  ditto,  $2.10,  22  to  24  ditto,  $2.20; 
26  ditto,  $2.45  ;  28  ditto.  $2.65;  tinned  sheet 
iron,  Manor's,  26  gauge,  7c.  per  lb.;  22  to 
24  gauge,  6>£c. ;  16  to  20  gauge,  6^c. 

Iron  Pipe— Trade  has  fallen  off  materi- 
ally, while  jobbers,  on  the  other  hand,  are 
in  a  better  position  than  they  were  to  fill 
orders  for  all  sizes  called  for,  both  in  galvan- 
ized and  black.  Prices  are  unchanged,  B 
still  being  invoiced  at  equal  to  70  to  70 
and  5  per  cent,  for  iron  pipe,  and  50,  50 
and   5  for  galvanized  pipe. 

Lead  Pipe — Trade  during  the  week  has 
been  steady,  but  only  in  small  lots.  Very 
few  ton  lots  changed  hands.  We  quote  :  To- 
ronto and  west  30  per  cent,  off  in  small  lots, 
and  30  and  10  per  cent,  off  in  ton  lots  ; 
points  east  ot  Toronto  35  per  cent,  off  in 
small  lots,  and  35  and  10  per  cent,  off  in  ton 
lots. 

Galvanized  Iron  —  Shipments  from 
stock  have  not  been  as  heavy  as  they  were, 
but  for  import  an  increased  demand  is 
noted.  Prices  are  unchanged,  $4.25  still 
being  the  idea  for  28  gauge  in  Queen's 
Head,  Gordon  Crown  and  Apollo  brands. 

Corrugated  Iron— Some  large  con- 
tracts have  been  made,  and  business  gener- 
ally has  been  active. 

Ingot  Tin — Business  shows  decided  im- 
provement, both  in  Lamb  and  Flag  and 
Straits,  shipments  being  more  numerous 
than  last  week.  Prices  are  here  virtually 
the  same  as  before.  In  the  outside  markets 
Straits  tin  is  demoralized.  We  quote  : 
Lamb  and  Flag  at  18  to  i8^c,  and  Straits 
at  17  to  I7^c. 

Ingot  Copper— Market  is  sluggish,  but 
prices  are  unchanged  at  10  to  io}4c. 

Sheet  Copper— There  has  been  an  in- 
creased demand  for  the  standard-sized 
sheets,  shipments  from  stock.  Braziers' 
sheets  have  also  been  moving  more  freely. 
Some  large  shipments  of  irregular  sizes, 
booked  some  time  ago,  are  now  being  de- 
livered. 

Zinc  Spelter — Is  exceedingly  quiet.  We 
quote  :  Untinned,  14  to  i6^c,  according  to 
weight  and  size;  braziers'  sheets,  14  to  17c, 
according  to  quality. 

Boiler  Tuijes— Trade  fair.  Quite  a 
number  of  small  orders  for  Immediate  use 
are  coming  in  from  the  States.  A  fair 
business  seems  to  be  also  doing  in  wrought 
pipe.  We  quote  :  \%  inch,  7c;  \]/z  inch, 
7^c;  \)i  inch,  8c.  ;  2  inch,8^c. ;  2%  inch, 


9c;  zyi  inch,9^"c;  3  inch,  1  i^c;  2>Yz  inch, 
14c;  4  inch,  19c. 

Boilers — In  galvanized  trade  remains 
much  the  sime  as  before,  but  copper  have 
been  called  for  more  freely.  We  quote : 
Galvanized,  30  gal.,  $6  ;  35  gal,  $7  ;  40  gal., 
$8;  coppered,  $1620  to  $20,  according  to 
size. 

Tin  Plates— Quantities  called  for  are 
smaller  than  for  some  time.  Tinned  iron  is 
now  being  freely  booked,  both  for  shipment 
from  stock  and  for  import,  shipment  of  the 
latter  February  and  March.  M.  L.  S.  has 
been  going  out  a  little  better  during  the 
week,  being  used  for  the  better  class  of  goods 
for  the  holiday  trade.  We  quote  :  Coke,  14 
to  20  gauge,  at  $3  10  ;  for  larger  sizes  15  to 
25c.  per  box  basis  more  :  "I.C."  charcoal, 
$3.50  to  $3.75. 

Terne  Plates— The  increased  demand 
noted  last  week  has  been  maintained,  a  num- 
ber of  shipments  having  been  made  during 
the  week.  Prices  are  unchanged  at  $6  25  to 
$6.50,  according  to  brand. 

Sheet  Zinc — Is  quiet  and  prices  steady 
and  unchanged.  We  still  quote  :  4|^c.  for 
cask  lots  and  $r.  for  small  lots. 

Hoops  and  Bands— The  improvement 
noted  last  week  appears  to  have  been  main- 
tained, and  prices  are  unchanged  at  $2.20 
for  ton  lots  and  $2.25  for  small  lots. 

Canada  Plates— Quite  a  number  of 
enquiries  have  been  received  for  20  x  28 
gauge.  Some  good  sales  of  75  sheet  lots 
and  ordinary  half  polished  are  report- 
ment.  We  quote:  Half-polished  at  $2.25  to 
$2.35,  according  to  quantity  ;  60-sheet 
boxes,  10c.  per  box  advance;  75  sheet 
boxes  25c.  advance  over  52's  ;  20  x  28, 
$2  50. 

Solder — Is  quiet  and  unchanged,  at  12 
to   13c.  for  the  better  quality. 

Pig  Lead — Trade  is  not  quite  so  heavy 
as  it  was  last  week,  but  prices  are  firm  and 
unchanged  at  $2.75  to  $3,  according  to 
quality. 


Pedlar's  Patent  Steel  Shingle 


The  only  metal  shingle  made  in  Canada  that  is  sold 
under  a  guarantee  of  25  years.  We  also  manufacture 
Metal  Roofing  of  all  descriptions,  Corrugated  Iron, 
Metal  Sidings,  and  Metal  Ceilings.  A  protective 
discount  allowed  the  trade. 

Write  us  for  Catalogue. 

THE  PEDLAR  METAL  ROOFING  GO. 

Office  and  Works    -    OSHAWA,  ONT. 
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MARKETS—  Continued 

Antimony— A  few  good  sales  have  been 
made,  but  in  general  enquiries  are  few. 
There  are  no  import  orders  to  report,  nor 
will  there  be  any,  in  all  probability,  till 
after  the  New  Year.  Prices  are  unchanged 
at  f)Yz  to  ioc,  according  to  quality. 
PAINTS    AND    OILS. 

Business  remains  much  as  before — quiet 
and  featureless. 

White  Le\d— There  is  still  very  little 
doing.  We  quote  :  Domestic,  4^c;  Eng- 
lish, $5-5°  to  $6.25. 

Putty — Business  is  fair  at  $1.75  for  blad- 
ders in  barrels,  and  $2.25  for  cases. 

Turpentine — Dulness  is  the  feature  of 
business  in  this  line,  and  it  is  understood 
that  present  quotations  are  being  cut.  We 
quote  39c,  f.o.b.  Toronto,  for  5  barrel  lots, 
and  40c.  for  single  barrel  lots. 

Linseed  Oil — There  has  been  no  change 
in  the  situation,  business  still  being  dull. 
Prices  are  unchanged  at  53  to  S3KC-  I0r  raw, 
and  56  to  $6}4c.  for  boiled,  f.o.b.  Toronto, 
net  30  days. 

Castor  Oil — Business  is  about  over  in 
this  line.  Prices  are  unchanged  at  6%  to 
byic.  in  cases  and  7c.  in  tins. 

Prepared  Paints-  There  is  no  move- 
ment of  any  note,  and  pure  is  unchanged  at 
$1 

Shellac — Prices  still  hold  for  the  gum, 
but  there  has  been  no  advance  in  cut  shellac. 
Business  is  moderate. 

GLASS. 

Bu  iness  is  fairly  brisk  for  the  season  in 
window  glass,  and  orders  are  now  being 
booked  for  next  season's  supplies.  Fancy 
glass  is  quiet.  Thete  is  a  little  plate  glass 
going  out. 

OLD  MATERIAL. 

Trade  is  still  quiet.  Offerings  are  lib- 
eral, but  demand  is  light.  Prices  are  un- 
changed. We  quote  as  follows  :  Agricul- 
tural scrap,  45c.  per  cwt.  ;  machinery 
cast,  45  to  50c.  per  cwt.  ;  stove  cast  scrap, 
30c.  ;  No.  1  wrought  scrap,  35  to  40c.  per 
cwt.  ;  No.  2,  including  sheet  iron,  hoop 
iron  and  mixed  steel,  ioc. ;  new  light 
scrap  copper,  6  to  b%z.\  heavy  scrap  copper, 
old  copper  bottoms,  $}£  to  6c;  light  scrap 
brass,  3>^to  4c;  heavy  yellow  scrap  brass, 
5c;  heavy  red  scrap  brass,  5X  to  6c; 
scrap  lead,  i>£  to  i&c.  ;  scrap  zinc, 
\Yz  to  i^c;  scrap  rubber,  y/z  to  4c;  coun- 
try mixed  rags,  50  to  70c  ;  clean  dry  bones, 
55c.  per  100  lbs. ;  borings  and  turnings,  5c 
SEEDS. 

The  feeling  is  easy  in  alsike,  in  absence  of 
foreign  demand.  Prices  are  nominally  un- 
changed. In  red  clover  the  market  is  quiet 
and  steady.  There  is  not  much  offering, 
and  values  are  unchanged.  We  quote  :  Red 
clover,  $5  tu  $5  20  ;  alsike,  $4  to  $5.20  ; 
timothy,  $1.50  to  $2.50. 
HIDES,  SKINS,  WOOL  AND  TALLOW. 

Hides — The  market  remains  much  as  be- 
fore. Dealers  are  paying  3j£c.  for  green  and 
selling  cured  at  4>£c. 


Skins — Sheepskins  are  still  offering  freely, 
with  buyers  holding  off.  and  prices  are  un- 
changed at  60c  Calfskins  are,  nominally, 
6c 

Wool— Is  quiet  and  unchanged  at  18  to 
19c.  for  supers  and  17  to  \Zyic.  for  fleece. 

Tallow — Dull  and  easy,  dealers  paying 
%%q.  and  selling  at  6  to  6#c  for  rendered  ; 
rough,  2C 

PETROLEUM. 

Business  is  still  brisk,  but  at  present 
prices  the  jobbers  claim  that  not  much  mar- 
gin is  left  for  them.  We  quote,  in  5  to  10  bbl. 
lots,  imperial  gallon, Toronto  :  Canadian,  1 1  >£ 
to  12c. ;  carbon  safety,  16c;  Canadian  water 
while,  16c;  American  water  white,  i7/4c  ; 
photogene,  19c 

The  Petrolia  Advertiser  in  its  weekly 
report  quotes  :  Petrolia  crude,  $1.13  per 
barrel  ;  Oil  Springs  crude,  $1.14  per  barrel  ; 
refined,  7c.  in  bulk,  g^c.  in  barrels  in 
car  lots  f.o.b.  here. 


MARKET    NOTES. 

H.  S.  Howland,  Sons  &  Co.  report  a 
good  demand  for  Samson  and  Jones'  furnace 
scoops. 

A  large  stock  of  glaziers' diamonds  has  just 
been  received  by  Sanderson  Pearcy  «Sr 
Co.  It  takes  in  all  qualities,  from  plate  to 
ordinary  one  point  diamonds. 

H.  S.  Howland,  Sons  &  Co.  have  a  com- 
plete stock  of  coffee  mills,  a  large  quantity 
having  just  come  to  hand. 

An  item  in  last  week's  issue  stated  that 
the  Metallic  Roofing  Co.  had  lately  supplied 
the  new  glass  works  at  Wallaceburg  with 
4,000  square  feet  of  "Owl"  brand  galvanized 
corrugated  iron.  It  should  have  read  40,000 
square  feet. 

H.  S.  Howland,  Sons  &  Co.  have  a  com- 
plete stock  of  Heinisch  trimmers,  barbers' 
shears  and  tailors'  shears,  and  will  be  able  to 
fill  all  back  orders. 

Sanderson  Pearcy  &  Co.  have  decided 
to  import  window  glass  direct  from  factory 
for  their  customers.  Their  travelers  will 
start  out  shortly  and  they  anticipate  the 
receipt  of  large  orders  for  their  well-known 
brands. 

H.  S.  Howland,  Sons  &  Co.  are  just  in 
receipt  of  a  consignment  of  "Keystone" 
egg  beaters.  This,  they  claim,  is  the  best 
egg  beater  in  the  market. 

The  Metallic  Roofing  Co.  has  secured  a 
contract  to  supply  Hayes'  patent  lathing  for 
St.  Michael's  hospital,  Toronto  ;  also  "  Owl" 
brand  corrugated  iron  for  Booth's  mill  at 
Ottawa,  and  for  Eastlake  steel  shingles  for 
Campbell's  mill  at  St.  Thomas. 

O.  B.  Henry  &  Co.,  of  Drayton,  write  : 
"  In  answer  to  Brown  &  Co.'s  request, 
Haack&Co.,  Drayton,  are  quite  extensive 
manufacturers  of  white  tile.' 

A  C.  Leslie  &  Co.  have  a  consignment  of 
Allaway's  Canada  plate,  for  which  they  are 
agents,  and  which  they  are  distributing 
among  the  trade,  so  as  to  get  the  make 
thoroughly  introduced.  This  brand  of  plate 
is  claimed  to  open  out  remarkably  well  for  a 


half-bright  plate,  and  is  worthy  of  a  trial  by 
consumers. 

The  quarterly  meeting  of  the  Dominion 
Commercial  Travelers'  Association  took 
place  last  Saturday  evening  in  their  new 
apartments,  Board  of  Trade  building,  Mon- 
treal, Mr.  D.  Watson  occupying  the  chair. 
A  great  deal  of  important  business  was 
transacted. 

The  St  Anthony  Lumber  Co  ,  an  Ameri- 
can firm,  with  a  capital  of  five  or  six  million 
dollars,  that  is  building  mills  at  Murchison, 
Ont.,  has  placed  an  order  with  the  Metallic 
Roofing  Co.  for  30,000  square  feet  "  Owl" 
brand,  "V"  shaped,  corrugated  crimped 
roofing. 

Canada  is  doing  such  an  immense  cheese 
business  now  that  there  is  a  large  demand 
for  dairy  utensils.  The  Kemp  Manufactur- 
ing Co.  have  grasped  the  situation,  and  are 
now  manufacturing  milk  can  trimmings  in 
various  sizes. 

Straits  pig  tin  was  sold  in  New  York  last 
week  at  13/^c  per  pound,  which,  The  N.  Y. 
Journal  of  Commerce  says,  is  the  lowest 
price  for  many  years.  The  fall  is  attributed 
inpart  to  a  contest  between  European  specu- 
lative interests,  but  excessive  supplies  have 
a  decreasing  influence.  At  the  present  time 
about  22,500  tons  are  insight  'I  he  visible 
supply  a  year  ago  was  about  14,500  tons,  and 
at  that  time  the  price  was  2i^c  per  lb. 


UNITED    STATES    MARKETS. 

New  York,  Dec.  14,  1894. 

PIG  TIN — Prices  were  moved  another 
round  fraction  higher  in  both  this  and 
the  London  market.  There  was  noth- 
ing to  show  that  the  upward  turn  was  due  to 
other  causes  than  a  reversal  of  speculative 
tactics  on  the  part  of  some  leading  opera- 
tors. In  short,  it  looked  very  much  like  a 
case  of  the  late  leaders  on  the  bear  side  of 
the  market  either  covering  short  accounts  or 
turning  about  with  a  view  of  enlivening  out- 
side buying  interest.  Early  in  the  day  cur- 
rent month  delivery  went  at  13.85c.  Sub- 
sequently  14c  was  bid   for   the   same  and 
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MARKETS.  —  Continued 

14.20  paid  for  January  del. very.  On  ordin- 
ary jobbing  lots  of  store  the  quotations  were 
14.25c.  upward.  Transactions  recorded  on 
'Change  included  25  tons,  de'ivery  this 
week,  at  13.85c;  25  tons  sellers'  option  to 
April  30th,  one  day's  notice,  at  13.85c;  50 
tons  December  and  50  tons  January  ex- 
changed at  even  price  ;  50  tons  January  at 
14.20c;  25   tons  January  at  14.20c. 

Copper — The  market  hasgained  more  de- 
cided firmness  in  tone.  Outside  lots  that  were 
something  in  the  nature  of  a  menace  seem  to 
have  been  about  all  cleaned  up  through 
recent  purchase  for  delivery  this  month 
and  next.  The  leading  producers  being 
well  sold  ahead,  offer  very  indifferently.  It 
is  doubtful  now  if  Lake  Superior  ingot  can 
be  secured  at  less  than  975c.  for  prompt 
or  near  future  dehvery.  Bids  of  9.65c  were 
turned  down.  Electrolytic  is  firmly  held  at 
9.50c  for  good  brands,  and  a  lower  rate  than 
9.25c.  is  the  exception  on  ordinary  casting 
stock. 

Pig  Lead — In  a  general  way  there  has 
been  no  change  thus  far  this  week.  Buyers 
operate  as  indifferently  as  they  have  pre- 
viously of  late,  and  sellers  adhere  to  about 
the  policy  they  have  followed  for  ten  days  or 
a  foitnight  past.  Prices  remain  at  about 
3  15  to  3.17/^c  for  single  carloads  on  the 
spot  and  3.12  'Ac.  for  round  lots,  near  future 
shipment  from  primary  points.  London 
cable  to  the  Metal  Exchange  quoted  £<)  us. 
3d.  for  soft  Spanish. 


Spelter — There  is  n<-thing  more  than 
routine  business  here,  and  comparatively 
little  of  that.  Eastern  consumers  seem  to 
have  ample  supplies  for  immediate  wants, 
and  are  very  indifferent  about  the  luture. 
Sellers  offer  with  no  great  pres:ure,  but 
enough  stock  comes  out  to  keep  prices  easy 
at  3  30  to  3  40c.  for  ordinary  western  brands. 
London  cable  quoted  ^14  115.  3d.  for  or- 
dinary merchant  brands. 

ANTIMONY — Jobbing  business  is  fair,  but 
the  movement  is  not  sufficient  to  carry 
prices  above  1%  to  7^c  for  Hallett's  and 
8/^r.  for  Cookson's,  on  the  spot. 

Tin  Plate — In  the  character  of  business 
there  is  little  that  differs  from  the  general 
run  during  the  past  week  or  two.  At  inter- 
vals very  fair  trades  are  worked,  in  which 
both  spot  stock  and  forward  deliverie s  figure, 
but  there  is  still  a  lack  of  steadiness  to 
values  as  well  as  to  business,  and  the  market 
shows  rather  poor  form. 

Iron  and  Steel — In  the  pig  iron  market 
there  is  no  change  of  importance.  Irregulai 
and  low  prices  are  made  where  opportuni- 
ties seem  favorab'e  for  putting  through  a 
good-sized  deal.  That  in  turn  has  more  or 
less  unfavorable  bearing,  and  the  market  re- 
mains weak  in  tone,  although  no  radical 
changes  in  prices  are  made.  Old  material 
remains  quiet  and  unchanged. 

In  the  market  for  finished  products  no 
change  has  taken  place.  Railroad  patron- 
age in  this  quarter  has  not  improved,  and 
measurable  resultshave  come  from  the  nego- 
tiation pending  latterly  for  structural  steel- 
tank  plate,  etc.  In  the  lighter  forms  or  or, 
ordinary  merchant  bars,  etc.,  the  movement 
is  still  backward  and  prices  remain  low. 


PERSONAL    MENTION. 

O.  B  Henry,  of  0.  B.  Henry  &  Co., 
Drayton,  Ont.,  was  in  Toronto  this  week. 

Mr.  Whitney,  repre  enting  O.  B.  North  & 
Co.,  New  Haven,  Conn.,  was  looking  up 
business  in  Toronto  this  week. 

Mr.  Newman,  of  Caverh  11,  Learmont  & 
Co.,  and  Mr.  Archibald,  Montreal;  Mr.  Bow- 
man, of  Bowman  &  Co,  London  ;  and  Mr. 
Vallance,  of  Vallance  &  Co.,  Hamilton,  are 
among  the  wholesale  jobbers  who  are  in 
the  city  this  week  conferring  with  the  manu- 
facturers. 

Maxwell  Hall,  who  since  1879  has  occu- 
pied the  position  of  secretary,  buyer,  etc., 
with  the  Longford  Lumber  Co ,  Longford 
Mills,  has  severed  his  connection  with  the 
firm.  Mr.  Hall  has  had  a  wide  experience 
in  business  matters,  has  made  the  best  of  it, 
and  it  will  prove  valuable  to  him  in  whatever 
sphere  he  may  in  future  be  found.  He  came 
to  Longford  Mills  some  sixteen  years  ago, 
and  during  that  time  has  filled,  with  credit  to 
himself  and  satisfaction  to  the  firm  and  its 
customers,  the  position  he  occupied.  He 
has  always  taken  an  active  part  in  promoting 
the  general  welfare  of  the  people  of  Longford 
Mills,  and  mill  men,  women,  children  and 
all  regret  that  he  is  to  leave  them.  Mr.  Hall 
will,  for  the  time  being,  at  least,  take  up  his 
residence  in  Orillia.  He  has  been  succeeded 
in  the  secretaryship  of  the  Longford  Lumber 
Co.  by  George  Thompson,  mayor  of  Orillia, 
and  brother  of  the  president  of  the  company. 
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B.  C.'S  MINING  WEALTH. 

MR.  W.  Hamilton  Merritt,  mining 
engineer,  has  just  returned  from 
British  Columbia,  where  he  has 
made  an  extended  tour  of  the  mining  dis- 
tricts. 

To  a  reporter  of  The  Empire,  Mr.  Merritt 
said  that  he  had  been  for  several  months  in 
the  southern  part  of  the  Okanaean  district, 
in  British  Columbia.  This  district  is  situ- 
ated to  the  west  of  the  Kootenay  district, 
and  its  characteristic  ores  and  rocks  vary 
from  those  of  that  district,  the  miners  term- 
ing it  "the  gold  belt,"  as  contrasted  with  the 
silver-lead  regions  of  the  Kootenay.  "  There 
are  only  two  small  ten-stamp  mills  as  yet  in 
che  district,''  Mr.  Merritt  said.  "  One  mill 
at  Camp  McKinney,  it  is  no  secret,  has  been 
steadily  turning  out  bullion  all  summer  from 
ore  out  of  the  Cariboo  claim  that  has  run  well 
into  double  figures.  The  other  mill  belongs 
to  the  Strathyre  Mining  Co.,  of  Montreal, 
whose  properties  I  have  been  investigating, 
and  is  now  engaged  in  pounding  out  gold 
from  the  'Morning  Star'  claim,  from  ore 
which  has  probably  yielded  as  high  as  the 
Camp  McKinney  ore,  and  which  will  sup- 
ply enough  rock  for  a  winter's  run  from  not 
a  mine,  but  a  veritable  quarry,  at  a  cost  of 
only  a  trifle  a  ton  for  the  mining. 

"The  latest  excitement  in  this  'lower 
country,'  "  Mr.  Merritt  continued,  "  has  been 
caused  by  wonderful  copper  ledges  at  'Boun- 
dary.' These  ledges,  from  200  to  300  feet  in 
width,  are  said  to  run  high  in  copper,  and 
also  carry  some  gold.  Other  claims  in  the 
vicinity  of  the  Kettle  river  furnish  fine 
samples  of  gold,  silver  and  copper  ores. 
Splendid  returns  are  confidently  expected 
from  the  Cariboo  hydraulic  operations,  and 
placer  mining  is  receiving  renewed  atten- 
tion. The  Kootenay  people  are  feeling 
much  more  satisfied  since  the  railroad  has 
opened  up  the  Slocan  country.  It  has  al- 
ready brought  out  1,500  tons  of  high  grade 
ore  during  the  last  two  months,  and  it  is  re- 
ported there  are  800  tons  more  yet  to 
come  out  this  year.  Most  of  this  ore  goes 
to  the  Tacoma  smelter.  The  great  value 
of  many  of  the  gold,  silver,  copper  and  lead 
properties  in  the  interior  have  instilled  a 
quiet  confidence  in  their  owners,  and  in 
other  prospectors,  which  not  even  hard 
times  can  shake.  Inflated  prices  for  min- 
ing claims  are,  as  a  rule,  becoming  a  thing 
of  the  past,  and  undeveloped  properties  can 
now  be  acquired,  as  a  rule,  at  reasonable 
prices  from  the  original  owners." 

With  regard  to  mining  developments  gen- 
erally, Mr.  Merritt  was  unable  to  say  more 
than  that  he  thought  that  there  was  a  gen- 
eral healthy  progress.  He  said  the  coal 
operators  on  the  Atlantic  and  Pacific  coasts, 
and  in  the  Northwest  Territories,  in  Alberta, 
are  steadily  increasing  their  output,  and  are 
doing  fine  businesses.  He  had  visited,  dur- 
ing the  past  summer,  the  great  Sydney  coal 
fields  in  Cape  Breton,  and  the    anthracite 


mine  in  Alberta.  The  former  coal  field  is 
having  the  very  best  modern  labor-saving 
machinery  put  into  the  mines  by  the  Do- 
minion Coal  Company  (the  Whitney  syndi- 
cate), and  at  Anthracite  the  McNeil  Com- 
pany have  opened  up  some  fine,  large,  new 
seams  of  "  hard  coal." 

With  regard  to  the  gold  developments  in 
the  Lake  of  the  Woods  and  Rainy  Lake  dis- 
tricts, Mr.  Merritt  stated  that  he  had  entire 
confidence  that,  with  judicious  mining,  and, 
especially,  proper  treatment,  the  gold  ores 
of  these  districts,  as  well  as  those  of  the 
Marmora  district,  will  eventually  pay  well. 


STRUCK  IT  RICH. 

A  Vancouver  despatch  says  that  several 
young  men  who  have  come  out  from  Eastern 
Canada  to  prospect  among  the  mines  have 
done  remarkably  well  lately.  I.  N.  Laperre, 
J.  W.  Moffatt,  and  W.  J.  Beavens,  none  of 
them  over  25,  went  into  the  Cariboo  district 
last  August.  They  struck  a  ledge  in  Sep- 
tember, worked  two  months,  and  returned 
to  Vancouver  with  $2,003  each.  They 
worked  with  a  rocker  alone,  taking  the 
gravel  from  the  bed  of  the  river,  which  they 
reached  by  means  of  damming  and  fixing 
water-wheel  pumps,  the  latter  pumping  out 
the  water  from  the  part  of  the  river  dammed 
or  from  the  running  water.  They  report 
that  the  Chinese  are  making  a  lirge  amount 
of  money,  hoarding  up  the  precious  dust  and 
shipping  it  off  to  China.  A  white  man  who 
works  hard  and  is  sufficiently  active  need 
never  be  afraid  of  not  making  wages  eight 
months  in  the  year. 


MINING  STREAM  TIN. 

Stream  tin  (which  is  found  in  the  Widde- 
combe  Valley  in  South  Devon)  is  so  called, 
says  an  English  paper,  because  it  lies  in 
long  lines  as  if  deposited  by  water,  and  is 
the  richest  as  well  as  the  easiest  getatable 
to  be  found.  At  the  vastly  remote  period 
when  the  granite  was  upheaved,  and  cur- 
rents of  water  poured  over  its  surface,  sweep- 
ing away  the  overlying  fractured  beds,  and 
then  abrading  its  own  surface,  a  great  deal 
of  its  upper  crust  was  washed  away.  Now, 
granite  contains  in  it  veins  of  tin.  These 
veins  are  not  in  themselves  very  rich,  but 
when  the  water  chumped  up  the  granite,  it 
carried  away  the  feldspar  and  quartz  in  a 
milky  flood  and  threw  down  the  heavy  tin  ; 
the  decomposed  feldspar  it  also  cast  down, 
but  far  away  in  basins  and  lakes  where  were 
natural  reservoirs.  These  were  in  time 
filled  to  the  brim  with  the  white  feldspar,  and 
they  are  now  worked  for  china-clay.  This 
deposit  is  white  as  chalk,  and  the  water  that 
runs  away  with  some  of  it  in  solution  is  like 
milk,  and  has  a  slightly  sweet  taste.  Cows 
drink  it  in  preference  to  water.  In  pre- 
historic times,  before  the  advent  of  the 
Romans,  the  stream  tin  was  collected  and 
sent  away  for  the  manufacture  of  bronze.  In 


historic  times,  the  old  refuse  of  the  pre- 
historic workers  was  turned  over  and  over 
again,  and  what  the  earlier  miners  had  failed 
to  collect  was  eagerly  picked  out.  In  or 
about  Queen  Elizabeth's  reign,  mining  was 
carried  on  by  driving  adits  into  the  rock  fol- 
lowing the  tin  veins,  and  this  is  the  method 
that  has  been  pursued  ever  since.  On  the 
refuse  heaps  of  the  mines  grow  magnificent 
sycamore  trees  of  great  age. 


THE  RICHEST  CLAIM  IN  B.C. 

The  gre;t  Horsefly  claim,  the  richest  in 
British  Columbia  is  frozen  up  for  the  winter. 
It  is  reckoned  that  the  Horsefly  during  the 
summer  will  yield  $50,000  a  month.  The 
stock  in  this  mine  has  gone  up  by  leaps  and 
bounds,  until  it  cannot  be  purchased  at  any 
price  The  stockholders  are  mostly  C.P.R. 
officials.  A  year  ago  a  number  of  them 
clubbed  together  and  engaged  an  expert  to 
pick  them  out  the  best  mine  in  British 
Columbia.  The  Horsefly  was  the  one 
chosen,  and  it  was  at  once  purchased,  the 
most  expensive  machinery  being  utilized  in 
working  it.  Travelers  report  that  times  are 
good  all  through  the  Kootenay  country, 
there  being  no  idlers  in  the  whole  mining 
section. 


A  FREIGHT  GRIEVANCE. 

Editor  Hardware,— Re  G.  T.  R.  winter 
freight  rates,  a  small  invoice  of  glass  amount- 
ing to  $36.86,  from  Montreal  to  Cornwall  (a 
distance  of  sixty-seven  miles)  costs  to-day, 
by  G.T.R.  freight,  $2.95,  or  about  eight  per 
cent,  ofthe  cost  of  the  goods.  Is  there  any 
comment  necessary  ?  Do  you  not  think  that 
the  Government  of  the  country  should  do 
something  towards  protecting  (this  is  their 
line — "  protection  ")  the  retail  dealers,  and 
not  allow  the  G.T.R.  Co.  to  rob  them  out- 
right, as  they  always  do  the  moment  navi- 
gation closes  ?  Henry  Turner. 


41  THAT  IS  ANOTHER  STORY." 

You  have  all  experienced  it.  You  can 
publish  columns  of  matter  of  a  complimen- 
tary nature  about  a  man's  business,  and  not 
only  will  you  receive  no  thanks,  but  it  is 
looked  upon  by  the  subject  rather  as  his  due, 
even  though  he  has  never  given  you  a  dol- 
lar's worth  of  business — it  is  "  news  " — 
"must  have  something  to  fill  your  columns," 
he  thinks — is  "of  interest  to  readers."  etc  , 
etc.  But  pub  ish  two  lines  about  the  busi- 
ness of  this  same  individual  which  he  con- 
strues as  unfavorable,  and  the  next  mail 
brings  a  long  letter  that  informs  you  that 
you  have  possibly  "  ruined "  his  business, 
and  you  receive  pointed  instructions  on  how 
to  run  a  paper.  It's  funny,  isn't  it  ?  A  man 
who  wouldn't  give  $2  for  a  page  of  your  ad- 
vertising space,  who  will  not  thank  you  for 
anything  good  you  can  say  of  him  or  his 
business,  who  wou!d  doubt  your  circulation 
under  affidavit,  will  make  Rome  howl  and 
possibly  threaten  a  libel  suit  if  you  publish 
a  line  which  may  be  construed  as  unfavor- 
able, even  though  it  be  gospel  truth. — Trade 
Press. 
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MANUFACTURERS  IN  SESSION. 

The  manufacturers  of  the  different  lines 
appertaining  to  the  hardware  trade  are 
meeting  in  Toronto  th  s  week. 

The  first  session  was  held  on  Wednesday 
afternoon.  It  was  confined  to  the  plain  wire 
men,  and  was  resumed  in  the  evening,  but 
an  adjournment  was  made  to  an  indefinite 
time  without,  it  is  understood,  any  definite 
y   conclusions  being  reached. 

The  wire  nail  manufacturers  are  in  session 
at  the  time  of  writing.  According  to  the 
schedule  the  meetings  will  extend  over  to 
the  middle  of  next  week,  and  the  different 
manufacturers  will  assemble  in  the  order 
named  :  Tacks,  barb  wire,  cut  nails,  horse 
shoes  and  horse  nails. 

A  number  of  outside  jobbers  have  also 
been  in  Toronto,  and  they,  with  the  local 
men,  have  had  interviews  with  the  manufac- 
turers regarding  grievances  which  they  claim 
to  exist  against  them.  The  matter  of  quan- 
tity basis  is  understood  to  be  one  of  the 
questions  under  discussion. 


I  conclude  that  the  customer  admitting  the 
over  quantity  must  be  using  a  wine  and  not 
imperial  measure.  Pernic. 


A  BARGAIN  STORE  PROBLEM. 

"Good  marnin' !  Misthress  McCluskey, 
the  top  o'  the  marnin'  till  ye z  ;  and  phat's  on 
yer  moind,  I  dunno?" 

"  Wooray,  wooray  !  Mrs.  O'Hoohgan,  Oi 
am  in  aquan-dairy,  that  Oi  am.  Oi  do  be 
wantin  to  buy  a  quather  uv  a  pound  o'  tay, 
an'  Oi  want  a  glass  butther  dish,  an'  by  this 
an'  by  that,  Oi  don't  know  whither  to  buy 
the  tay  an'  get  the  butther  dish  for  a  pnsent, 
or  to  buy  the  butther  dish  an'  get  the  tay 
hove  in." — Herald  of  Commerce. 


group  includes  industries  of  an  annual  pro- 
duction of  $2,000  ;  the  second  includes  those 
which  produce  from  $2,000  to  $12,000  an- 
nually ;  the  third  is  of  productions  up  to 
$25  000  ;  the  fourth  up  to  $150,000,  and  the 
fifth  group  includes  industries  showing  an 
annual  output  of  over  $50,000.  The  results 
so  far  obtained  show  that  while  there  has 
been  a  fair  development  in  the  industries  of 
each  group,  the  most  substantial  increase  is 
in  the  larger  industries  of  the  fifth  group. 


RE  WEIGHING  TURPENTINE. 

Editor  Hardware, — The  foot  note  to 
my  last  communication  with  regard  to  ex- 
planations respecting  over  quantity  of  tur- 
pentine in  barrels,  is  very  indefinite,  and  as, 
in  my  twenty-five  years'  experience,  I  never 
found  a  barrel  of  turpentine   short  gauged, 


INDUSTRIAL  AFFAIRS. 

The  Empire  says  that  an  analysis  of  the 
industrial  census  of  1891  is  being  made  by 
Mr.  George  Johnson,  Dominion  statistician. 
The  report  when  completed  will  show  how 
unfounded  is  the  complaint  that  the  indus- 
trial development  of  the  decade  was  magni- 
fied by  the  inclusion  of  civil  industries  in  the 
category  of  industrial  establishments.  Mr. 
Johnson  has  gone  over  the  entire  indus  rial 
returns  of  the  census  of  1871,  1881,  1891, 
divided  them  into  five  groups,  according  to 
the  value  of  production,  and  has  calculated 
the  percentage  of  increase  or  decrease  in 
each  group  for  the  three  decades.     The  first 


At  the  inquest  on  the  burning  of  Dent  & 
Co.'s  store  at  Woodstock,  the  jury  decided 
that  the  fire  was  the  work  of  an  incendiary. 

A  hardware  drummer  in  Detroit  learned, 
while  he  was  in  a  hardware  store,  that  his 
rival  in  love  was  at  that  moment  at  his  girl's 
house,  having  a  good  time.  He  at  once 
called  her  up  at  the  telephone,  proposed,  and 
was  accepted.  The  rival  was  promptly  in- 
formed of  the  state  of  affairs,  and  left  the 
house  cursing  the  telephone. 

C.  H.  Waterous,  president  of  the  Water- 
ous  Engine  Works  Company,  informed  a 
reporter  that  the  firm  had  decided  to  leave 
Brantford  shortly,  as  Brantford  was  not  suit- 
able for  their  shipments.  The  Manufactu- 
rers' Committee  has,  however,  decided  to 
recommend  the  purchase  of  the  present 
Waterous  engine  works  site  at  an  assessed 
value  of  $38,000,  providing  they  build  new 
works. 


It's 
often 
the  easel 


Toronto 

Safe 

Works 


Many  merchants  have  safes  which 
are  only  half  large  enough  to  con- 
tain their  books.  Consequently 
books  of  record  which  it  would 
be  impossible  to  replace  are  not 
protected  at  night — because  there 
isn't  room  in  the  safe  ! 

This    is   dangerous,  and  ought 
not  to  continue. 


J.  &  J.  Taylor   * 


Brandram  Bros.  &  Co, 


ROTHERHITHE.  LONDON,  ENG, 
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NO.  ONE 


WHITE  LEAD       B.  B.      WHITE  LEAD 

White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


For  samples  and  information  apply  to 


HENDERSON  &  POTTS 


Nova  Scotia  Paint  Works, 


Halifax,  N.S 
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trade   CHAT. 

THE  City  Council  of  Brantford  has  de- 
cided to  tax  auctioneers  selling  bank- 
rupt stocks  $25  a  day. 
Windsor  merchants  will  close  their  stores 
at  8  p.m.  this  winter. 

A.  McGowan,  carriages,  Tweed,  has  sold 
out  to  Fitchett  &  McNair. 

Petrolea  is  figuring  on  buying  a  chemical 
fire  engine,  to  cost  $2,250. 

Fifty  men  are  employed  on  the  brick  work 
of  the  new  smelting  works  at  Hamilton. 

Duck  Lake  is  new  the  name  of  the  post- 
office  in  that  village,  the  name  of  Stobart 
having  been  discarded. 

The  commercial  travelers  of  Hamilton  and 
district  will  hold  their  annual  dinner  on  Fri- 
day evening,  December  28. 

The  total  shipment  of  iron  ore  from  Es- 
canaba  during  the  season  was  1,645,000 
tons,  the  largest  of  any  port  on  these  lakes. 
Commencing  with  Monday  last  the  Win- 
nipeg retail  stores  will  remain  open  till  10 
o'clock  until  the  Christmas  holiday  is 
over. 

It  is  announced  as  a  certainty  that  a  car 
ferry  will  be  established  by  the  RathbunCo., 
of  Deseronto,  between  Gananoque  and  Clay- 
ton, in  the  spring. 

The  Northwest  commercial  travelers  have 
decided  to  hold  their  annual  entertainment 
at  the  Manitoba  hotel,  Winnipeg,  on  Friday 
evening,  the  28th  inst. 

The  total  cut  of  the  lumber  mills  in  the 
Ottawa  district  this  season  is  estimated  at 
258,000,000  feet,  which  is  a  considerable  ad- 
vance on  the  cut  of  last  year. 

The  Seaforth  electric  light  plant,  formerly 
run  by  the  town,  has  been  purchased  by  a 
joint  stock  company.  The  company  is  run- 
ning 800  incandescent  and  75  arc  lights. 

The  Smelting  Works  Company,  of  Ham- 
ilton, want  the  time  for  completing  the  works 
extended  until  July  ist,  1895.  The  erection 
of  the  building  is  being  pushed  on  rapidly. 

Immediately  after  the  disastrous  fire  in 
Winnipeg  insurance  rates  were  raised  25 
per  cent.  A  few  days  ago  instructions 
were  received  from  the  Eastern  Board  of 
Underwriters  to  restore  the  old  rate. 

Fire  broke  out  Monday  afternoon  in  the 
cellar  of  a  brick  building  on  Upper  Water 
street,  Halifax,  occupied  by  A.  J.  Grant  & 
Co.,  hardware  merchants.  Damage  to  stock 
about  $15,000  and  to  building  $30,000. 

The  Bannockburn  Gold  Mining  Co.  had 
to  suspend  min.ng,  owing  to  the  water  in 
the  mine.  Their  pump  not  having  arrived, 
they  are  at  present  mining  in  Tudor,  on 
what  is  known  as  the  Hungerford  mine. 

Word  comes  from  Tower,  Minn.,  that 
there  are  100  tons  of  freight  waiting  for  the 
trail  to  the  Rainy  Lake  gold  fields  to  freeze 
up.  Most  of  it  consists  of  mining  machinery, 
there  being  four  stamp  mills.     There  is  also 


considerable  salt,  which  is  to  be  used  in  cur- 
ing fi  -h,  as  eastern  pirties  are  going  into  the 
fishing  business  in  Rainy  Lake  and  tribu- 
taries on  a  large  scale. — Free  Press,  Winni- 
peg. 

Thursday  the  last  section  of  the  second 
main  of  the  natural  gas  pipe  in  the  Detroit 
river  was  successfully  laid  and  connections 
were  made.  The  two  pipes  are  joined  by  a 
"  Y  "  on  the  Canadian  side,  so  that  in  case 
one  breaks  the  other  can  be  used. 

Phillips,  Hall  &  Gilmour,  Toronto  Junc- 
tion, have  sold  the  American  right  of  a 
patent  mitring  machine  for  $6,000  to  a  Chi- 
cago firm,  who  have  secured  large  premises 


for  the  manufacture  of  this  improved  ma- 
chinery in  the  Windy  City. 

City  Engineer  Keating  of  Toronto  for- 
warded a  report  of  the  Street  Commissioner, 
showing  that  a  saving  could  be  made  by 
removing  garbage  to  the  water  front  at  the 
foot  of  York  street  and  to  Ashbridge's  bay 
by  electric  power,  and  recommended  that 
an  appropriation  of  $5,000  be  placed  in  next 
year's  estimate  for  the  purpose  of  purchasing  w 
the  necessary  plant.  The  recommendation 
was  concurred  in  by  the  Board  of  Works. 

Have    a  set    purpose  and    determine  to 
achieve  a  certain  object. 


Plymouth  Interlocked  Wood  Rims 

USED  BY  LEADING    BICYCLE  MANUFACTURERS 
OF  THE  UNITED  STATES  AND  CANADA 


Chicago,  Illinois,  Nov.  12,  1894. 
The  Indiana  Novelty  Mfg.  Co.,  Plymouth,  Indiana. 

Gentlemen, — We  have  examined  and  tried  the  wood  rims  of  other  manufacturers  of 
such  articles  during  1894,  shaped  for  "G.  &  J."  tires,  and  found  that  those  you  made  of  that 
pattern  were  in  all  respects  the  most  satisfactory.  The  writer  was  so  well  pleased  with  the 
quality  of  the  goods,  compared  with  others,  that  he  personally  advocated  your  rims  to  all 
prospective  purchasers  that  mentioned  the  subject  to  him.  The  material,  the  joint,  the  fin- 
ish, and  the  exactness  with  which  you  follow  the  shape  of  pattern,  are  points  in  which  you 
have  excelled  all  others  that  we  have  so  far  seen. 

Yours  truly, 
Gormully  &  Jeffery  Mfg.  Co.,  (by  Thos.  B.  Jeffery). 

Rice  Lewis  &  Son,  Ltd  ,  Toronto,  Canadian  Agents. 

We  have  patents  covering  our  joint,  and  others  covering  the  process  of  making  single 
piece  wood  rims  for  bicycles. 

The  Indiana  Novelty  Mfg.  Co.,  Plymouth,  Indiana. 


Monarch 


a 


Best  Anti-Friction  Metal  for  all  Machinery  Bearings. 


It  prevents  Hot  Boxes. 

It  will  not  Cut  or  Heat  Journals. 

Its  lasting  qualities  are  of  the  highest  order. 

It  is  a  SeU-Lubricant. 

It  saves  a  large  percentage  of  Oil. 

It  accomplishes  its  work  with  much  cheaper 

grades  of  Lubricants. 
It  increases  the  Motive  Power. 


It  is  the  only  metal  that  protects  and  does 

not  wear  Journals  ;  it  Enamels  them. 
It  is  adapted  to  high  and  low  speed 

Machinery. 
It  will   stand  the   heavy   work  of   Rolling, 

Sugar,  Saw  and  Wire  Mills,  etc. 
It  is  especially  adapted  to  all  Steamship 

Bearings. 


Send  your  orders  to  ail  dealers,  or  to 


The  James  Robertson  Co.  Ltd.,  Tofonio 


Montreal 
Winnipeg 
St.  John,  N.B. 
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HOW  TO  HAVE  A  POOR  CLERK. 

The  Herald  of  Commerce   gives  the  fol- 
lowing recipe  for  making  bad  clerks  : 
Hire  the  cheapest  applicant. 
Set  him  to  work  without  ascertaining  how 
much  he  knows  of  the  job  he  is  to  perform. 
Growl   at  him  if  he  does  wrong,  but  be 
careful  not  to  teach  him  how  to  improve. 
>     Keep   him    engaged  only   by    the  menial 
classes  of  work. 

It  is  easier  to  do  the  work  than  to  show 
others  how. 

Send  him  to  collect  bills  ;  he  is  probably 
a  Chesterfield  in  deportment  and  will  know 
how  to  draw  blood  from  a  stone. 

Needn't  show  him  how  to  replace  stock  ; 
if  it  is  not  where  it  ought  to  be  when  you 
want  it,  you  can  easily  hunt  around  till  you 
find  it,  and  amuse  yourself  in  swearing  at 
the  boy.  That  will  make  him  look  out  the 
next  time. 

Pay  him  his  wages  whenever  you  get 
ready;  it  will  impress  the  little  rascal  with 
your  large  importance. 

Never  raise  his  salary  unless  he  first  gets 
an  offer  from  somebody  else. 

Try  to  convince  him  that  he  is  of  no  great 
account. 

One  way  to  do  this  is  to  studiously  refrain 
from  praising  him.  To  praise  him  might 
make  him  vain,  you  Know. 

If  he  doesn't  succeed  in  selling  goods, 
look  sour  and  harbor  your  wrath  at  his  stu- 
pidity ;  if  you  should  talk  it  over  with  him 
quietly,  he  might  convince  you  that  he  has 
done  his  best,  or  at  least  he  might  learn 
something,  and  by-and-by  he  would  know  as 
much  as  you  do,  which  would  never  do, 
don't  you  know. 

Never  invite  him  to  your  house  or  allow 
your  children  to  regard  him  as  your  equal. 

If  he  remains  ignorant  as  to  the  qualities 
of  goods,  he  will  be  better  prepared  to  praise 
up  the  poorer  stuff  without  any  twinge  of 
conscience.  Business  is  business,  as  you 
remark  sometimes. 

Let  him  observe  that  what  you  don't  know 
has  no  particular  effect  on  the  force  of  your 
assertions  ;  he  will  learn  in  time  that  truth  is 
a  beautiful  sentiment,  no  doubt,  but  that 
scales  are  more  important  than  the  finest 
sentiments 

If  he  is  a  youth  of  average  intelligence,  he 
will  become  able  to  prevaricate  with  some 
skill  in  your  behalf;  having  done  which  he 
may  be  logical  enough  to  turn  the  acts  of 
dishonesty  upon  his  teacher,  and  before  the 
game  is  played  out  he  may  prove  himself  a 
more  ruinously  apt  scholar  than  you  ever 
dreamed  of. 


The  Council  of  the  Toronto  Board  of 
Trade  has  passed  the  following  applications 
for  membership :  Robert  Neilson,  Ayr  ; 
Thomas  Robson,  Lindsay  ;  Harold  Barrett, 
Port  Hope  ;  Charles  M.  Bowman,  South- 
ampton ;  Hon.  S.  C.  Wood  and  Thomas  R. 
Mason,  Toronto. 


Cutlery 


Full  assortment  in  stock  for 
the  holiday  trade  at   .    .    . 


A.  G.  LESLIE  &  CO., 


Montreal  and 

.  .  .  Toronto 


Specially  Close  Prices 


The  Houghton 
Patent  Key 
Lock  Wrench 


Combines  strength,  simplicity  and  durability,  and  is  unequalled  for  ease  and  rapidity  or  adjust- 
ment.   Manufactured  in  all  sizes  by  THE  PARIS  TOOL,  MFG.  CO.,  LTD.,  1'AItlS,  ONT, 


SS.  SMOKELESS  POWDER 


s  the  best ;  it  does 
notcontain  anynitro 
glycerine,  and  is  not 

aflected  by  the  heat  or  cold.  It  is  made  by  the  Smokeless  Powder  Company,  Limited, 
Dashwood  House,  New  Broad  Street,  London,  E.  C.  Works,  "  Barwick  Herts."  It 
is  used  by  sportsmen  all  over  the  Djminion.  One  firm  in  New  York  have  purchased 
forty  tons  within  the  last 

^ivatM0ont^A  ock  JAMES  DARLING  &  CO. 


Send  for  Piuce  List. 


439  Board  of  Trade  Building 

MONTREAL,  Agents. 


Our 
Specialty 


PURE  TURPENTINE 


Every  B^nel 
Guaranteed  Pure. 


FRANCIS,  FROST  &  GO. 


Manufacturers  of 


WEATHER  AND  WATERPROOF  PAINT 


Office  and  Warehouse  :  _—  _.  _  — .  «  .  — - -.  — .  Factory  : 

33  Front  Street  West.  I  UKUIN  1  U      122-4  Richmond  Street  East. 

Buy  ELASTEROLE  Varnish  for  outside  or  inside  work. 


For  Spring  Season,  1895 

The  attention  of  the  Hardware  Trade  is 
particularly  directed  to  the  reduction  in 
prices  which  we  are  making.  Revised  Price 
List  will  be  issued  shortly. 

CHAS.     BOECKH    <&    SONS 


Manufacturers 


TORONTO,  ONT. 


TKABE    MARK. 


BLACK 
DIAMOND 


FILE 
WORKS 


21   to  43  Richmond  St.,  Philadelphia,  Pa. 

Gr.  &d  HI.  ZB^JRHSTIETT 


MANUFACTURERS   OF 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  Lightning  Sawfiles. 

AND 

EVERY   OTHER    DESCRIPTION    OF  SAW   FILES. 


m 


HARDWARE 


BUSINESS  CHANGES. 

DIFFICULTIES,ASSIGNMENTS,COMPROMISES. 

VANSYCKLE    BROS.,    general   mer- 
chants and  manufacturers  of  stoves, 
Bismarck,    Ont.,     have    assigned  to 
James  Milligan.  . 

J.  D.  Cbarest,  saddler,  Quebec,  has  as- 
signed. 

Wm.  Johnston,  general  merchant,  Skeena, 
B.C.,  has  assigned. 

A.  J.  Cromar,  builder,  Biantford,  has  as- 
signed to  T.  Woodyatt. 

J  E.  P.  Cammondon,  general  store  and 
saw  mill,  Wotton,  has  assigned. 

G.  L.  Stevens,  general  merchant,  Ennis- 
killen,  is  offering  to  compromise. 

D.  H.  Curne,general  merchant,  Nottawa, 
has  assigned  to  C.  L.  Pemiston. 

Wm.  McQuillan,  merchant,  Dickinson's 
Landing,  has  assigned  to  the  sheriff.'  ' 

Baine,  Johnston  &Co.,  general  merchants, 
St.  John's,  Nfld.,  have  suspended. 

J.  H.  Banes,  leather  and  finding;,  To- 
ronto, has  assigned  to  Henry  Barber  &  Co. 

Joseph  Potvin,  general,-  merchant,  St. 
Cyriac,  has  compromised  at  75c.  on  the 
dollar.  ;      . 

Alf.  Sleep,  general  merchant,  of  Seagrove, 
has  assigned  to  Henry  Barber  &  Co:; 
liabilities,  $4,000- 

L  H.  Chouinard,  general  merchant, 
Matane,  Que.,  is  offering  to  compromise  at 
65c.  on  the  dollar. 

Simon  Gobeil,  general  merchant,  Lake 
Megantic,  will  meet  his  creditors  on  the  18th 
inst. 

Lewis  J.  Pierce,  tinware  and  housefurnish- 
ings,  Ottawa,  has  assigned  to  R.  C.  Mc- 
Cuaig. 

G.  M.  Fortier  &  Co.,  general  merchants, 
St.  Charles  Bellechasse,  Que.,  have  as- 
signed. 

Joseph  A.  Bernardin,  general  merchant, 
Buckinghrm,  Que.,  is  offering  to  comptomise 
at  50c.  on  the  dollar. 

A.  H.  Falardeau,  general  merchant,  Spen- 
cer's Cove,  Que.,  is  offering  to  ccmpromise 
at  50c.  on  the  dollar. 

J.  E.  Sanders,  of  Deloraine,  and  L.  G. 
Cagnon,  of  St.  Anne,  Man.,  both  general 
merchants,  have  assigned. 

SALES   MADE  AND  PENDING. 

The  general  stock  of  W.  B.  Barnard  & 
Co.,  Sutton,  has  been  sold  at  55  cents. 

The  stock  of  W.  F.  Beck,  crockery,  Mont- 
real, has  been  sold  at  35c.  on  the  dollar. 

The  assets  of  L.  A.  H.  Hogle  &  Son, 
general  merchants,  Pike  River,  have  been 
sold. 

The  assets  of  A.  L.  Deneau,  wood  dealer, 
etc.,  Montreal,  were  to  have  been  sold  yester- 
day. 

The  stock  of  L.  N.  Bourgeois,  general 
merchant,  Danville,  Que.,  is  to  be  sold  by 
tender. 

The  stock  of  Perrault  &  Co.,  furniture 
dealers,  Montreal,  has  been  sold  at  67c.  on 
:he  dollar. 


The  general  stock  of  Champagne  &  Senez, 
St.  Valere'de  Bulstrode,  Que.,  has  been  sold 
at  71c.  on  the  dollir. 
PARTNERSHIPS  FORMED  AND  DISSOLVED. 

P.  L.  Duvert  &  Cie.,  painters,  Montreal, 
have  dissolved. 

The  Thompson  Mattrass  Co.,  Montreal, 
has  dissolved.     A.H.Thompson  continues. 

H.  Hyde,  coal  and  wood,  Truro,  N.S., 
hasadmitted  David  Murray  as  partner.under 
the  style  of  Hyde  &  Murray. 

C.  G.  Brodeur  and  Owen  Boyer,  have 
registered  a  partnership  in  Montreal  to  carry 
on  business  as  plumbers  under  the  style  of 
C.  G.  Brodeur  &  Co* 

CHANGES. 

Francis  Hunt,  general  stote,  Kinburn, 
has  sold  out  to  W.  B.  Richardson. 

Wm.  Little,  general  store,  Ratho,  has  sold 
out  to  J.  E.  Townsend. 

C.  V.  Anderson  &Co.,  general  merchants, 
Virden,  Man.,  are  advertising  going  out  of 
business. 

.    Cole's  Manufacturing   Co.  is    opening   a 
branch  at  Brockville. 

FIRES. 

The  Malleable  Iron  Works  Co.,  Ltd., 
Oshawa,  has  been  burned  out. 

Robert  Gaw&Co.'s  planing  mill  at  Kings- 
ton has  been  partially  damaged  by  fire. 

DEATHS. 
R.  Brammer,  founder,  Ohllia,  is  dead. 
Milton    Dayton,    general    merchant,    St. 
Mary's,  N.B.,  is  dead. 


Twelve  and  a  half  million  bushels  of 
Manitoba  wheat  were  moved  during  the  fall, 
and  of  this  amount  90  per  cent,  was  carried 
ih  American  bottoms  to  Buffalo  for  export 
via  New  York,  the  Canadian  export  route, 
via  Kingston  and  Montreal,  having  '  been 
this  season  more  neglected  than  usual. 


COMPETITION  AT  HOME. 

A  proposal  is  said  to  have  been  made  by 
some  of  the  ironmasters  in  the  north  of 
England  to  establish  the  tin  plate  industry 
in  the  Cleveland  district.  It  is  claimed  in 
behalf  of  this  project  that  the  district  is  in  a 
position  to  produce  cheaply  the  black  sheets 
required.  Should  this  scheme  be  carried 
into  effect,  remarks  Iron  Age,  the  Welsh 
manufacturers  of  tin  plates  will  have  mor."^ 
difficulties  to  face  that  the  competition  of 
American  works. 

A  great  deal  of  the  pig  iron  and  of  the 
steel  billets  now  used  in  the  Welsh  works 
for  the  manufacture  of  black  sheets  for  tin- 
ning is  drawn  from  the  Cleveland  furnaces, 
and  the  Cleveland  ironmasters  are  asking 
themselves  why  this  iron  and  steel  could 
not  be  profitably  employed  by  themselves 
for  conversion  into  tin  plates.  The 
Mechanical  World,  a  leading  English 
iron  trade  journal,  says  that  during  the 
last  four  years  nearly  150,000  tons  of  Cleve- 
land pig  iron  have  been  used  in  Wales, 
mostly  by  the  tin  plate  works,  and  the 
northern  ironmasters  contend  that  if  the 
Welsh  manufacturers  can  afford  to  import 
North  Country  iron  and  steel  and  make 
their  industry  pay,  there  is  no  reason  why 
the  raw  materials  cannot  be  just  as  profit- 
ably converted  on  the  spot  and  exported  to 
the  United  States,  the  chief  market  for  tin 
plates,  as  cheaply,  either  direct  or  by  way  of 
Liverpool.  Whether  this  project  is  likely  to 
take  shape  or  not  is  a  very  doubtful  ques- 
tion, as  the  difficulty  of  obtaining  sufficient 
skilled  labor  will  be  a  grave  obstacle  for  the 
starting  up  of  a  new  industry. 

The  journal  referred  to  says,  however, 
that  there  is  evidence  that  the  present  sug- 
gestion will  not  be  allowed  to  be  lost  sight 
of,  as  it  is  felt  that  the  establishment  of  the 
manufacture  in  the  Cleveland  district  of  some 
of  the  lighter  descriptions  of  iron  and  steel 
would  benefit  the  iron  trade  in  that  part  of 
the  country  in  many  ways. 


Allan  Line 

ROYAL  MAIL  STEAMSHIPS 

Liverpool,  Halifax,  and  Portland  Mail  Service 

After  Nov.  x8th  the  Mail  Service  will  be  continued 

for  the  Winter  1S94-5,  from  Portland  to 

Halifax   as  under: 


STEAMSHIPS. 

From 
Portland. 

From 
Halfax. 

NUMIDIAN 

MONGOLIAN 

Dec.   20 

Jan.      3 

17 

3i 

Feb.    14 

Dec.  22 

Jan.     5 

"     '9 

LAURENTIAN   

NUMIDIAN   

MONGOLIAN 

"     16 

The  Steamers  of  this  service  carry  all  classes  of  passengers.  The  Saloons  and  Staterooms  are  in  the 
central  part  where  least  motion  is  felt.  Electricity  is  used  for  lighting  the  ships  throughout,  the  lights  being  at  the 
command  of  the  passengers  at  any  hour  of  the  night.  Music  rooms  and  Smoking  room  on  the  promenade  deck. 
The  Saloons  and  Staterooms  are  heated  by  steam. 

RATES  OF  PASSAGE: — Cabin,  .$45  and  upwards,  according  to  Steamer,  location  of  and  number  of  persons 
in  Stateroom.     Second  Cabin,  $30;  Return,  $55. 

Steerage  to  or  from  Liverpool,  London,  Glasgow,  Belfast,  or  Londonderry,  $15. 

H.  &  A.  ALLAN,  Gen.  Agents,  Montreal,  or  H.  C.  BOURLIER,  1  King  St.,  Toronto 
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Pickard's  Pat.  Sink  Strain 

Has  been  a  great  seller  with 
agents.     We  manufacture 

agents'  specialties. 

Address  ARMOUR  MFG.  CO. 

342  Yonge  Street,  TORONTO,  ONT. 

MUNN'S  LIQUID  GLUE 

Received  the  Highest  Award 

WORLD'S  FAIR,  1893 

In  competition  with 

American  Glues 


THE  ART  METROPOLE,  Agents. 


131  Yonge  St.,  TORONTO. 


Pigou,  Wills  &  Laurence 


Limited, 


II  QUEEN  VICTORIA  ST.,    -    LONDON,  E.  C. 

Sole   makers  of  the 

"ALLIANCE" 

PRIZE  SPORTING  POWDER 

THE    TRADE    ONLY    SUPPLIED. 

Canada  Iron  furnace  Co,,  Ltd. 

Manufacturers  of 

CHARCOAL   PIG   IRON 

MONTREAL. 

brand  "c.  |.  F."  three  rivers 

PLANTS  AT 

Radnor  Forges,  Que.       Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO,  E.  DRUMMOND, 

Managing  Director  and  Treasurer 
HR^ri  ZEST'S 

CANADIAN 

CUSTOMS 


TARIFF 


AND 


ONTARIO   COMMERCIAL  LAW, 
1894. 

This  edition  bas  had  the  advantage  of  revision  by  ex- 
perts and  is  the  most  accurate  and  complete  Tariff  pub- 
lished. Besides  containing  the  Latest  Tariff  Changes, 
Departmental  Rulings.  Foreign  Money  Tables  (Sterling, 
Francs,  Marks,  Florins  of  Austria,  Florins  of  the  Neth- 
erlands, Metres  into  Yards,  Kilos  into  lbs.,  etc.),  there 
has  been  added  a  Resume  of  Commercial  Law  of 
Ontario,  prepared  by  the  most  eminent  firm  of  commer- 
cial lawyers  in  our  country.  This  book  is  up-to-date, 
and  will  be  mailed  upon  receipt  of  price— FIFTY 
CENTS. 

The  McLean  Publishing  Company,  Toronto, 


A  SCIENTIFIC  REMEDY. 

THE  woman  who  had  the  range,  for 
some  reason,  was  not  altogether 
pleased  with  it,  yet  had  no  good  rea- 
son for  complaint,  writes  "  X.  Perience"  in 
Iron  Age.  She  had  concluded,  however,  to 
find  fault,  and  insisted  that  it  did  not  bake, 
but  that  was  found  to  be  a  fairy  tale,  and 
though  she  had  no  good  reason  to  find  fault, 
that  woman  made  the  life  of  the  stove  man 
a  torment.  He  had  several  traveling  men 
from  the  house  that  made  it  step  in;  some 
suggested  hard  iron  as  preventing  the  heat 
properly  permeating  the  provender,  and 
promised  a  new  plate  for  the  oven,  but  that 
old  gag  didn't  work.  She  wasn't  going  to 
have  her  kitchen  made  a  work  shop,  and  it 
was  a  new  stove  or  nothing,  and  she  con- 
tinued to  kick  on  principle,  though  her  hus- 
band had  pie  three  times  a  day. 

Another  traveler  wanted  larger  pipe  put 
on,  but  the  stoveman  demurred,  as  that 
meant  money  out  of  his  pocket  and  extra 
work  ;  besides,  other  stoves  worked  with  the 
same  size  of  pipe.  One  man  said  the 
chimney  ought  to  be  higher  and  that  suited 
the  stoveman,  as  he  would  raise  it  any 
reasonable  height  with  good  galvanized  iron 
pipe  at  50  cents  per  foot.  The  woman  said 
the  chimney  had  worked  all  right  for  years 
and  she  would  not  build  a  chimney  to  suit 
any  old  makeshift  in  cast  iron  that  some 
people  had  the  impudence  to  call  a  range. 
Finally  a  teal  smooth  old  fellow  came  along 
and  he  was  taken  to  see  this  range,  and 
caught  bread  coming  out  of  the  oven  that 
looked  so  delicious  that  when  he  saw  it  he 
said  he  wished  it  was  dinnertime  all  day.  But 
one  side  of  the  loaf  was  not  as  brown  as  the 
other,  and  he  asked  the  woman  if  she  had 
not  had  trouble  with  baking  in  that  stove. 
"  Why,  anybody  could  see  it  by  that  bread," 
he  said.  "It  is  too  bad  that  you  should 
have  been  so  bothered  and  nobody  fixed  it. 
The  trouble  is  simple  and  can  be  easily 
remedied,  yet  has  made  you  fret  and  fuss." 

The  stoveman's  eyes  stuck  out  so  you 
could  have  knocked  them  off  with  a  stick 
and  his  mouth  was  open  so  you  could  see 
his  gizzard  palpitating  with  surprise  when 
he  heard  this.  The  old  man  said  :  "  Please 
give  me  a  pie  plate  and  some  water,  miss." 
Miss  !  Why  she  was  a  relic  of  the  Revolu- 
tion, but  she  simpered  at  the  old  rat's  soft 
solder  and  brought  what  he  wanted.  He 
set  the  plate  on  the  bottom  of  the  oven  and 
filled  it  with  water,  and  then  an  hour  was 
spent  putting  chips  under  the  stove  legs  to 
get  the  oven  level.  He  said  no  oven  would 
bake  that  wasn't  level,  and  he  was  surprised 
that  no  one  had  found  it  out  and  saved  the 
good  lady  the  worry  she  had  had.  He  said 
she  would  never  have  any  more  trouble,  and 
she  gave  him  a  piece  of  that  hot  bread,  some 
butter  and  a  glass  of  milk,  while  he  dis- 
coursed on  baking  to  educate  the  stoveman 
and  show  the  woman  that  she  had  cause  (or 
complaint.  Well,  when  they  got  in  the 
wagon  and  drove  away  the  stoveman*  wanted 
to  know  how  the  ovens  worked  in  stoves  on 
vessels  that  were  seldom  on  an  even  keel. 
The  old  man  said:  "  Sonny,  don't  ask  dis- 
agreeable questions  and  always  use  science 
when  your  sense  fails  to  suggest  a  quieting 
remedy." 


Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of   Hot    Pressed 
Nuts,  Square  and  Hexagon 


CALCINED 
LAND 


PLASTER 


We  manufacture  from  the  best  rock 
only.  We  guarantee  our  plaster  a 
first-class  article.      Write  for  Prices. 

WINDSOR  PLASTER  CO. 

Windsor,  N.S. 

WE   WANT 

To  send  a  man  to  every  store  in  Canada  to  show 
samples  of  our  goods,  and  would  pay  for  a  seat  in 
a  conveyance  driving  through  the  country.  State 
terms  and  route  now  covered.  B.  M.,  care  of 
MacLean  Pub.  Co.,  10  Front  £.,  Toronto. 


.      We  have   just   put    in  New  Machinery,  by 
which  we  can  turn  out 

I  HAMMERS  AND  SLEDGES 

OF   EVERY   KIND 

At  lower  prices  than  ever  before. 

Only  best   steel  used. 

Write  for  fuller  particulars. 

Mm  JOSiAH   FOWLER, 

ST.  JOHN,  N.B. 


HORSE  CLIPPERS 

GEM  AND  H.  BOKER 

Finest  Quality.  New  stock  just  arrived. 


Rice  Lewis  &  Son 

LIMITED 

TORONTO       -      -       ONT. 


For  Plumbers'and  Steamfitters' 


rass  Supplies 
ush  Tanks 
nk  Boards  and 
oset  Seats 


WRITE    .    .    . 


Stevens  Mfg.  Co. 


London,   Ont. 


24 


HARDWARE, 


THE  TIN  PLATE  SITUATION. 

THE  conflict  between  the  Tinned  Plate 
Manufacturers'  Association  of  the 
United  Slates  and  the  Amalgamated 
Association,  inaugurated  by  the  starting  up 
of  the  plants  of  Wallace,  Banfield  &  Co., 
Ltd.,  at  Irondale,  Ohio,  and  the  United 
States  Iron  and  Tin  Plate  Manufacturing 
Co.,  at  Demmler,  Pa.,  is  now  on  its  second 
week  and  Iron  Age  says  it  bids  fair  to  be 
prolonged  for  some  little  time  yet.  Both 
concerns  mentioned  above  are  making  good 
progress  in  their  efforts  to  operate  with  non- 
union men,  and  while  considerable  time 
may  elapse  before  sufficient  competent  work- 
men have  been  secured  to  operate  all  de- 
partments to  full  capacity,  th;re  can  be  but 
one  outcome  of  the  contest,  and  that  is  the 
defeat  of  the  Amalgamated  Association.  At 
the  plant  of  Wallace,  Banfield  &  Co.,  Ltd.. 
the  bar  mill  was  started  up  on  Monday,  the 
12th  ult.,  with  nearly  a  full  crew,  and  after 
being  operated  four  or  five  davs  in  order  to 
get  a  stock  of  sheet  bars  ahead  it  was  closed 
down  and  two  black  sheet  mills  were  started 
up,  the  plant  containing  four.  On  Wednes- 
day of  last  week  a  sufficient  stock  of  sheets 
had  been  made  to  warrant  starting  up  the 
dipping  department,  and  this  was  done  on 
the  day  following.  While  it  is  not  claimed 
that  the  output  has  been  as  large  as  it  would 
have  been  with  the  old  workmen,  and  that 
no  imperfect  sheets  were  turned  out,  it  is 
claimed  by  the  firm  that  so  far  they  have 
had  very  little  trouble,  and  the  product  in 
quality  has  been  as  good  as  was  ever  made 
in  the  plant.  The  manager  of  this  plant  is 
an  experienced  roller  and  so  is  the  superin- 
tendent, and  when  the  plant  was  started  the 
manager  had  charge  of  the  day  crew,  and 
worked  right  with  them,  while  the  superin- 
tendent did  the  same  with  the  night  crew, 
and  under  this  arrangement  good  results 
have  been  obtained.  A  high  fence  has  been 
built  around  the  plant  by  the  firm  to  protect 
the  employes,  and  the  men  are  being  lodged 
and  fed  in  an  unused  building.  This  will 
be  continued  until  all  danger  of  violence 
from  the  old  workmen  has  been  removed. 
At  the  plant  of  the  United  States  Iron  and 
Tin  Plate  Manufacturing  Company  the  at- 
tempt of  the  firm  to  operate  with  non-union 
men  has  been  much  more  successful 
than  the  firm  anticipated,  both  in  the  direc- 
tion of  securing  competent  workmen  and  in 
quantity  and  quality  of  the  output.  This 
firm  are  also  feeding  and  lodging  their  new 
employes,  and  their  personal  comfort  is  be- 
ing carefully  looked  after.  On  Wednesday, 
the2ist,  the  bar  mill  was  in  operation  and 
also  several  sheet  trains  and  the  tinning  de- 
partment. Very  little  trouble  has  been  ex- 
perienced as  yet  either  from  breakage  of 
rolls  or  inferior  quality  of  product,  and  if 
the  present  rate  of  progress  can  be  main- 
tained it  will  not  be  long  until  the  plant  can 
be  put  on  full  in  all  departments.  The  firm 
are  refusing  positions  to   applicants   every 


day,  and  only  those  who  are  skilled  and 
come  with  good  records  are  given  employ- 
ment 

The  attempt  of  the  United  States  Iron  & 
Tin  Plate  Mfg.  Company,  Denimle^,  Pa ,  to 
operate  their  tin  plate  plant  with  nonunion 
men,  and  which  gives  good  promise  of  being 
successful,  has  resulted  in  a  move  being 
made  by  the  Amalgamated  Association,  the 
outcome  of  which  will  be  awaited  with  much 
interest  by  employer  and  employe  alike. 
The  move  in  question  was  the  filing  of  a  bill 
inequityinthe  courts  at  Pittsburgh,on  Satur- 
day, the  24th  inst. ,  by  the  attorney  of  the 
Amalgamated  Association, askingthecourt  to 
grant  a  decree  restraining  the  United  States 
Iron  and  Tin  Plate  Mfg.  Company  and  the 
officers  and  agents  thereof  from  operating 
their  tin  and  black  plate  mills  at  wages  less 
than  the  schedule  of  prices  agreed  upon  for 
the  work  performed  by  rollers,  heater?, 
doublers  and  shearmen.  The  bill  sets  forth 
that  on  July  6  a  committee  from  each  as- 
sociation agreed  upon  a  scale  of  wages  to 
be  paid  by  the  firms  composing  the  Tinned 
Plate  Manufacturers'  Association  to  their 
employes  engaged  as  rollers,  heaters,  doub- 
lers  and  shearmen  for  the  year  ending 
June  30,  1895. 

The  case  will  be  heard  by  the  court  on 
Saturday  next,  December  1.  The  filing  of 
this  suit  has  excited  considerable  speculation 
as  to  the  line  of  defence  that  will  be  offered 
by  the  defendants.  By  many  it  is  believed 
that  the  fact  that  the  Manufacturers'  Associa- 
tion and  the  Amalgamated  Association  are 
not  incorporated  bodies  will  cause  the  suit 
to  be  dismissed  by  the  courts.  In  this  con- 
nection it  is  pertinent  to  state  that  in  addition 
to  the  agreement  entered  into  on  July  6,  a 
resolution  was  adopted  in  conference  to  the 
effect  that  should  a  reduction  in  the  tariff  on 
tin  and  terne  plate  be  made  and  a  reduction 
in  the  selling  price  of  same  follow,  then 
another  conference  should  be  held  between 
the  Manufacturers'  Association  and  the 
Amalgamated  Association  in  order  to  de- 
termine what  reductions  in  the  wage  scale 
had  been  made  necessary.  As  is  well  known, 
a  conference  was  held  in  Pittsburgh  shortly 
after  the  passage  of  the  tariff  bill,  at  which 
the  manufacturers  proposed  a  reduction  of 
30  per  cent,  in  rollers'  wage?,  25  per  cent, 
to  heaters  and  20  per  cent,  to  shearmen  and 
doublers.  A  vote  was  taken  on  this  by  the 
different  lodges  of  the  Amalgamated  Asso- 
ciation, and  the  vote  was  almost  unanimous 
against  accepting  any  reduction  whatever. 
This  was  followed  by  the  complete  shut 
down  of  the  tin  plate  plants  opera'.ed  by 
members  of  the  Manufacturers'  Association, 
with  the  exception  of  some  six  or  seven, 
most  of  which  are  located  in  the  gas  fields 
of  Indiana.  Should  this  suit  in  equity  be 
allowed  to  proceed  to  a  full  hearing,  the 
question  will  doubtless  be  determined 
whether  wage  agreements  are  legally  bind- 
ing on  the  parties  making  them  or  not. 
Such  a  decision  coming  from  a  conrt  would 
doubtless  be  of  value  to  employer  and  em- 
ploye. 


QUESTION  RE  CEMENT. 

THINGS  seem  to  be  lively  in  the  Port- 
land cement  trade,  and  as  that  ma- 
terial is  very  largely  handled  by  our 
friends  in  Australia,  New  Zealand,  South 
Africa,  and  other  over-sea  parts  of  the  world, 
as  well  as  at  home,  we  hope  to  be  pardoned 
for  making  a  brief  allusion  to  the  causes  of 
the  disturbance,  says  Ironmonger,  London.  ~., 
We  need  not  indulge  in  retrospective  re- 
marks, but  may  at  once  proceed  to  narrate 
that  a  meeting  of  English  Portland  cement 
manufacturers  was  held  last  week  in  Lon- 
don. It  had  been  called  on  the  initiative  of 
Knight,  Bevan  &  Sturge,  "for  the  purpose 
of  establishing  an  association  of  English 
cement  manufacturers,''  and  "of  dealing 
with,  and,  if  possible,  of  putting  a  stop  to, 
the  unprincipled  and  disreputable  practice  " 
of  "adulterating  cement  by  the  mixture  of 
Kentish  rag  stone,  other  stone,  furnace,  or 
oven  ashes,  disused  or  exhausted  firebricks, 
and  other  inert  material.''  Accordingly  the 
meeting  took  place,  and  was  attended  by 
representatives  of  twenty-nine  firms  and 
companies  manufacturing  Portland  cement, 
Mr.  Bevan  occupying  the  chair.  We  have 
not  space  to  follow  the  proceedings  at  length, 
but  may  say  that  they  were  lively,  and  that 
there  were  considerable  differences  of  opin- 
ion on  various  points.  Some  of  those  pre- 
sent approved  of  the  proposed  association  ; 
others  decidedly  objected  to  it ;  and  others 
preferred  leaving  the  question  of  adultera- 
tion in  the  hands  of  the  London  Chamber  of 
Commerce.  One  gentleman,  Mr.  Holt  (of 
Macevoy,  Holt  &  Co.),  boldly  denied  that 
the  addition  of  Kentish  rag-stone  was  an 
adulteration.  He  fraDk'y  admitted  having 
used  it,  and  after  two  years'  experience 
declared  it  improved  the  cement  in 
point  of  color  and  in  its  tensile  strain ; 
the  sand  tests  were  higher,  and  in  every 
respect  it  was  a  better  article.  It  did 
not  follow,  he  said,  that  because  Portland 
cement  had  been  made  for  thirty  or  forty 
years  by  the  admixture  of  chalk  and  clay 
that  there  was  no  other  article  by  which  it 
could  be  improved.  Mr.  Holt  quoted  figures 
in  support  of  his  views,  and  indignantly  re- 
pudiated the  charge  of "  adulteration."  Some 
of  the  succeeding  speeches  were  not  exactly 
frigid  ;  but  that  by  Mr.  Leedham  White  (J. 
Bizley  White  &  Bros.)  was  not  only  judicial 
but  judicious.  He  said  English  cement 
manufacturers  were  making  a  better  article 
than  they  did  some  years  ago,  but  he  ad- 
mitted we  had  been  distanced  by  German 
skill.  He  thought  we  ought  not  to  be  de- 
barred from  imitating  that  German  skill, 
and  they  must  not  be  debarred  from  taking 
advantage  of  scientific  research,  and  making 
progress  in  every  shape  and  way.  He  held, 
therefore,  that  the  matter  should  be  sifted 
by  a  qualified  body  in  a  scientific  manner, 
and  then  fully  reported  upon.  Ultimately 
the  meeting  broke  up  in  a  somewhat  con- 
fused manner,  and  the  proceedings  may  be 
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ACCOUNTANTS 


Established  1804. 


26  Wellington  St-  East.  TORONTO 


THE 

Best  Upsetter 

A  Poor  Upsetter  meaDs  to  the  black 
smith  who  buys  ^oEIfy  it  money  thrown 
away.  In  the ,<^><^Nsfy-long  run  it  don't 
pay  a  merchant  *f\*£^>  to  handle  goods 
that  are  not  sat-  ^(?/sTr9^'isfactory  to  his 
customers.  Jardine's  Patent  Tire  Upsetter 
is  reliable  and  durable,  and  moderate  in 
price. 


A.  B.  JARDINE  &  GO. 

Manufacturers  Blacksmiths'  Tools 
HESPELER,  ONT. 

Books  for  Retailers 

Published  for  the  good  of  the  trade. 


Ideas  for  Hardware  Merchants 

As  its  name  implies  it  is  full  of  ideas 
for  the  retail  hardware  merchant. 

PRICE,  50   CENTS  (Half  Price 

Buying-,  Handling-  and  Selling  of  Tea 

Being   the    experience   of    the    most 
prominent  and  successful  merchants. 

PRICE,    35    CENTS. 

Pitfalls  of  the  Dry  Goods  Trade 

This  is  another  batch  of  Prize  Essays 
full  of  valuable  information. 

PRICE,  10  CENTS 

Sent,  postpaid,  on  receipt  of  price 


HARDWARE   MERCHANT 

TORONTO. 


1879- 


-ESTABLISHED- 


1879 


Essex  Handle  and  Wood-Turning  Works 


You  can  make  no  mistake  by  placing  your  order  for 
Axe  Handles  with  us.  Our  Shaved  Pattern  Second 
Growth  Axe  Handle  is  undoubtedly  the  best  handle  in 
the  market.  Our  Polished  Octagon  Axe  Handle  cannot 
be  improved.  Our  Second  Growth  Oik  is  a  beauty. 
Our  timbers  the  toughest  and  patterns  the  best.  Ship- 
ment for  June  and  July  exceeds  three  thousand  dozen. 
Let  us  have  your  specification  for  future  shipment  now 
and  you  will  be  pleased. 

GARDNER  BROS.  &  CO., 
ESSEX,   ONT. 


said  to  have  been  rather  inconsequent, 
albeit  several  firms  signed  a  statutory  de- 
claration, joining  the  association,  and  avow- 
ing that  they  never  had  "  adulterated  "  their 
cement  in  the  manner  indicated.  What  the 
further  outcome  of  the  association  may  be  is 
as  yet  a  matter  of  the  future,  but  it  is  pretty 
clear  that  it  is  quite  a  question  what  is  or  is 
not  "adulteration."  It  is  eminently  desir- 
able, of  course,  that  all  Portland  cement 
should  be  reliable  and  capable  of  doing  the 
work  demanded  of  it,  yet  we  venture  to 
think  the  march  of  progress  should  not  be 
blindly  barred,  and  we  are  decidedly  of  opin- 
ion that  Mr.  White's  suggestion  might  be 
adopted,  even  now,  with  great  advantage  to 
all  concerned. 


PATENT  WRENCH. 

The  "  Robinson  "  patent  steel  bar  wrench, 
of  which  the  accompanying  cuts  are  illustra- 
tions, is  being  sold  by  H.  S.  Howland, 
Sons  &  Co.  The  manufacturers  of  this 
wrench  claim  that  it  is  the  best  wrench  in 
the  market  for  engineers'  and  machinists' 
use.  The  advantages  of  this  patent  wrench 
are  that  the  strain  upon  the  screw  acts  upon 


the  bar  instead  of  the  ferrule.  The  screw 
has  an  independent  journal  so  arranged 
that  the  bar,  screw  and  ferrule  are  doubly 
locked  together,  thus  greatly  reducing  fric- 
tion, and  making  the  action  easier  and  the 
wrench  more  durable  than  any  other  screw 
wrench  ever  produced.  The  small  cut  shows 
the  internal  working  of  the  wrench. 


DOWSWELL  BROS- 

HAMILTON,  ONTARIO 

MANUFACTURES    OF 

Clothes  Wringers,  Mangles, 
Churns,  Washing  Machines, 
and  Household  Specialties 


Prices  are  low  but  you  will  find 
our  goods  first-class.  Send  for 
Catalogue 


Eastern  Agents 


I.  L. 


4  SOU,  -  Montreal 


RAMSAY'S 

Furniture  Varnish 
Brown  Japan 
Inside  Varnish 
Outside  Varnish 

In  Handy  Cans 

IS    THE    PROPER    LINE. 


A.  RAMSAY  &  SON 


MONTREAL. 


Long  Folding-Handle  Dust  Pan 

HANDLE    FOLDS 

As  shown   by  the  Cut.  w 

While  in  use  stands  erect, 
locked  in  place. 

Now  Made  in 


the  wholesale  trade,  or  direct 


P.S  — We  aie  making  25c.  and  50c.  line  of 
Sham  Holders  as  well  as  our  Tarbox 
Holder,  which  retails  at  75c. 

TARBOX  BROS.,  Toronto. 


Be  Sure 


The  brand 
reads 


JOHN  LUCAS  &  CO.'S 


And  you  will  get 
the  old   .   . 


Original,  and 
Only  Reliable 
And  Durable 
Green 


Imperial 

French 

Green 


-OF  THIS  NAME 
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J.  H.  FARR  &  CO.  M-Moof  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,  Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 


8  to   16    MORSE    STREET, 


TORONTO,    ONT 


The  St.  John  Bolt  &  Nut  Works 

ST.  JOHN,  NEW  BRUNSWICK 

Make  first-class  Track  Bolts,  Machine  Bolts,  Car  Bolts, 
Steel  and  Iron  (  iirtler  and  Boiler  Ri\ets.  Square  and 
Hexagon  Nuts,  Lay  Screws.  Wharf  and  Railway  Spikes, 
Bolt  Ends.  Montreal  Agent, 

D.  S.  McINTYRE,  Royal  Insurance  Building 


n0^RATe  ^      JOSEPH  RODGERS  &  SONS,  ^ 

*^^J^  MANUFACTURERS    OP 

rJF  Pocket  and  Table  Cutlery,  Scissors,  Razors,  Erasers,  Etc. 

These    goods    have    fully    maintained    their    reputation    as    the    best    cutlery    in    the    world    for    over 

ONE    HUNDRED   AND  FIFTY  YEARS. 

Any  Infringements  of  our  Name  and  Corporate  Mark  will  be  promptly  prosecuted. 
•'  Sole  Agents  for  Canada, 


JAMES  HUTTON  &  CO., 


Montreal 


CUHHEfJT    JWAHKET    QUOTATIONS 


METALS. 


Tire  Steel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb    0  10    0  14 


Tin. 

Uanib  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  18j    19 
Straits.... "     •■••!»     181 

Tin  Plates—  Charcoal  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per^°3 

I.C.,  usual  sizes *°  £» 

[y  "  6  50 

I  X.X.         "  7  »5 

Raven  Vp.D.  Grades— 

I.C.,  usual  sizes 3  75    4  00 

tVv  ii  ■■■"'..  5  75  6  00 
I XXX  "  ""  .  .  G  75  7  00 
D.C.,  121X17         HI    3  75 

Six;-" ::::::::    -*    co 

tfb(e.-Other  brands  might  be  sliaded 
by  25c.  per  box. 

Coke  Plates— Bright 

Bessemer  Steel—  „ 

I.C.,  usual  sizes    jj  1«    *f 

I.C.,  special  sizes o  •"    •>  »» 

Charcoal  Plates— Terne. 

Dean  or  J.G.  Grade- 

T  C.  20  x  28,  112  sheets  . .  6  50  b  7ft 
I.X.  Terne  Tin 8  <o    9  u0 

Charcoal  Tin  Boiler  Plates. 

Cooklev  Grade-  Per  lb. 

X.X.,  14x56,  50  sheet  bxs  1 
■   ■      '  14x60,  "  [   60,     63c 

1^x65,  ) 

Tinned  Plates 

72x30  up  to  24  gauge >]\     J,;' 

28         "     <i     7i 

Iron  and  Steel. 

Base  Price 
C>mmonBa.,  per  1001b    ..  160 

a^neA      ''  ,'  ■•    2  85    8  65 

Horse  Shoe  ||  ;>  |  g    |  g 

S11^                "              •  2  20  2  25 

Ho°P    ,                      It  4  no  4  i>5 

Swedish         "          "             ' '  4  o  In 

Sleigli  Shoe  Steel 2  50 


Russian  Sheet 

Tank  Platesl-5  and  thicker 

Boiler  Rivets 

Boiler  Tubes. 


0  lOJ  0  11 
2  00  2  25 
4  50    5  00 


i-inch 
-inch 


lOJc 
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Steel  Boiler  Plate. 


\  inch  $2  45 

16     "      2  35 

%       '<      nd  thicker  2  25 

Sheet  Iron, 

8  to  20  gauge  2  40  2  50 

22  to  24'    "       2  25  2  35 

26                  "       2  35  2  45 

23  "          ...            2  50  2  65 


Canada  Plates. 


Alldull 2  15 

J  polished 2  2d 

All  Bright  2  50    2  85 

Iron  Pipe. 

Wrought  67}  to  70  p.c. 
Galvanized,  50  to  50  &  5  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  16  to  2U  ft. 

Galvanized  Iron. 

Adams— MarS  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 4$,  4  J 

26  gauge,  "        4},  5 

28      "  "        5>    °i 

Gordon  Crown — 

16  to  24  gauge,  per  lb   4       4J 

26  gauge,  "         4J     4j 

28      "  "         *i     5 

Note— Cheaper  grades  about    i  cen 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 6    6 


1        "  "       4f 

5-16"  "       4 

•«     %   "      ;;   *a 

7-16  "  "       31 

4    "      •"    n 

X       »  "       ....2  4-5 

Trace,  per  doz.  pairs    $3  60    5 

German  coil,  per  100  ft    165    2 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 


8-6 
4i 
4j 
1| 

4 

Bj 

3 

a 

90 
2  70 

0  50 


1  10 


Copper — Ingot. 

English  B.  S   ton  lots  0  10    0  10J 

Lake  Superior  0  10    0  10} 

Bolt  or  Bar. 
Cut  lengths,  round,  i  to  i  in. $0  20  $0  22 
"  round  &  square 

1  to  2  in 0  18    0  19 

Vole — Complete,  lengths  abou  uf  teen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60   $0  14    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  14^  0  16J 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
3  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 
4x6ft,25to301bea,perlb..  0  16    0  17 
35  to  45       "  "        ..0  14i  0  15£ 

"       50  lb  and  above  per  lb  0  14    0  14} 
Boiler  <6  T.  K.  Pitts 

Plain  Tinned    per  lb :...     0  19 

Spun  " 0  23 

Wire. 
Pure,  in  coils— 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

lioll  &  Sheet,  14  to  26  gauge.  0  18  0  20 

27  to  30      "      ..  0  20  0  21 

30  and  up 0  23  0  26 

Sheets,  haru-rolled  2x4  ft...  0  21  0  23 

Zinc  Spelter. 

Foreign,  per  lb 0  04}  0  04} 

Domestic    "      0  041  0  04| 

Zinc  Sheet. 

5  owt  casks 0  041 

Part  casks 0  05 

Lead. 

Imported  Pig.  per  lb 0  '-i\    0  03 

Domestic  "       0  02} 

Bar,  1  pound 0  04* 

Sheets,  2}  lbs,  sq.  ft,  by  roll  0  04}  0  OlJ 
Sheets,  3  to  6  lbs,  per  sq  ft, 

bvroll 0  04j  0  04} 

.Vote— Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  p3r  lb  and  30  p.c. 
discount. 

Note— Cut  lengths,  net  price  tou  lots 
30  and  10  p.c.  dis.;  waste  pipe,  in  8ft 
lengths  lists  at  7}c. 


Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  13    C  13} 

Standard  o  12    0  12.'. 

Wire 0  17    0  19" 

Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's.perlb  $0  10    0  10} 

Otherruakes"    0    9}  0  10 

White  Lead. 

per  cwt. 
Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons   $4  25 

No.  1  Do 4  (0 

No.  2  Do 4  75 

No.  3  Do 3  50 

Brendram  Bros'.  Genuine* 6  00 

"  "       Decorative  5  75 

No    1  5  10 

f.o.b.  Halifax,  St.  John,  Montreal, 
Toronto, 

Prepared  Paints. 

(In  i,  }  and  1  gallon  tins.) 

Pure,    per  gallon $100 

2nd  qualities    "      0  90 

Barn  (in  bbls)  0  80      0  90 

Colors  in  Oil. 
( 25  lb  tins,  Standard  Quality.) 

Venetian  Bed,  per  lb 0  05 

Chrome  Yellow    "      0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green    0  09 

Chrome    "         0  08 

French  Imperial  Green 0  19 

Colors,  I>ry 

Yellow  Ochre(J.C.)bbls,p.cwt  1  35  1  40 
"       (J.F.L.S.)"        "  2  75 

"  Roval  "  "  1  10  l  15 
Venetian  Bed,  (best)  "  "  1  30  1  90 
English  Oxides  per  cwt  3  00  3  25 
American  "  )  ..  .,  i  as  i  «in 
Canadian    "J  1  25  l  90 

Paris   Green,  per  lb  0  15    0  16 

Burnt  Sienna,  pure,  per  lb 0  08} 

Burnt  Umber      "       0  05 

do      pure  0  08 

Drop  ijlack  "       0  09 

Chrome  Yellows"      0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greens  "      0  12 

Golden  Ochre  0  03J 
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Axle  Grease. 


Varnishes  (in  bbls). 

No.  1  Furniture,     pergal Of!)  Per  gross .00  13  00 

Extra        '                   "        ....090  BathTubs. 

Brown  Japan              "        0  65  Zinc  discount 3  fU    4  00     ( 

Brown  Japan,  Turpentine  p.  gal.  0  85  Copper,  discount,  5o  p.  c.  oB  Revised   otar, 

No.  1  Carriage                               "        1  80  \%£t.                                                                    £rOWn  i0Wei 

Gold  Size  Japan       per  gal.  1  00    180  steel  Clad  20  p. c.  dis. 

Pure  Orange  Shellac       ••       I  95    2  05  Hells-Hani. 

Hard  OH  Finish                                   I  30  Brags_  6Q    tQ  ^ 

Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's 5  50    SOU 

"    Peterboro,  dis.  50  per  cent 

Cow. 


Carpet  Sweepers 

Bissell,  per  doz 

World  '  

Daisy 


per  doz. 


0  53 
0  56 


Oil  Shellac  1  40 

White  Shellac 2  25 

Linseed  Oil  (in  bbls) 

Raw,    pergal  0  52 

Boiled       "      o  F5 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal    0  39    0  40 

Castor  Oil. 

Jest,  perlb 0  06J  0  07} 

Cod  Oil. 

Cod  Oil,  per  gal.   0  50    0  51 

GIue(in  bbls) 

Common,   L>  07J  0  08 

French  medal 0  09J  0  (9} 

Cabinet,  sheet... 0  11    0  12 

White.extra  0  lfi    0  18 

Gelatine   0  20    0  SO 

Strip    0  16    0  18 

Coopers    0  19    0  20 

Al  clear   0  09 

Liquid  G  lue— F.  Le Page's,  dis.  20  to 
25  per  ct.  off  list ;  Munn's,  dis.  25  to  30 
per  cent,  off  list. 


HARDWARE. 

Ammunition — Cartridges. 


American  make.discoun  t  60to60and   Portland,  car  load  lots  .. 


5  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American, eacn 2  00 

House 
American,  per  lb 0  35 

Bellows. 


2  2  50 
21  75 
24  00 
18  00 
?9  00 

Grand  Rapidsj       "       30  00    33  00 

Cartridges— See  Ammunition . 

Castors. 

Bed,  new   list,  dis.  50  &  5  to  50  &  10  p.c. 

Plate  dis.  50  &  5  to  50  &  10  p.c. 

Cattle  Leaders. 

No  31  and  32,  per  gross 8  50  1125 

Cement 

2  70 
1  10 
1  10 
1  10 


Glass. —  Window. 
Box  Price. 


Star. 


Thorold 

Queenston       "  

Napanee  "  

5  00  Chalk. 

Carpenters'  Colored,  per 
0  40         gross  0  45 

White,  lump,  per  cwt   0  60 

Red o  05 

Crayon,  per  gross   0  14 


size 

United 

i  nches 
14  to  25 
26 to40 
41  to  5C 
51  to  60 
61  to70 
71  to  80 
81  to  85 
86  to  90 
91  to  95 
96  to  100 
101  to  105 
106  to  110 
111  to  115 


Per 

50  ft 


11   5 
1  30 


Per 

100  It. 

2  20 
i  35 

2  75 

3  20 
3  50 

3  90 

4  4(1 

5  00 


Double 
Diamond 
Per 

50  ft.  100 


1  50 

1  75 


3  90 

4  30 

4  80 

5  30 
5  80 
«  75 

8  25 

9  50 
11  25 
13  50 
15  00 


Hand,  per  doz   

Moulders'    "      

Blacksmiths'   discount   3o, 40  percent   American, dis  70  and  10  per  cent 


0  75 
0  65 
0  06 
0  18 


Pilkington. 
Ordinary. 
1st  break ?2  70 


7  50  10  00  Chisels— Socket.  Framing  and  Firmer 


Belting. 

Agricultural,  50  per  cent. 
N  o.  1.  leather   dis.  40  &  5  p.c.  to  45  p.c. 
Best,  ditto,  30  to  33}  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits— Auger. 
Gilmour  .,  dis  60  per  cent. 
Excelsior,  discount  60perceL„. 
Rockford  Common,  65  to  65  and  5  p.c. 

"        Perfection,  50  and  10  per  c. 
Jenmng's  Gen,  net  list  to  5  p.  cent  dis 

Car. 
Gilmcur's,  47}  to  50  per  cb.it. 
Expansive 


Canadian,  dis    35  per  cent 

Tanged  Firmer  per  doz 0  85     4  00 

Churns 
Daisy  or  Leader,    dis.    from 


2nd 
3rd 

4  th 
5th 
6th 
7th 


2  90 

3  10 
3  40 

3  65 

4  15 
4  05 


60  and  2 V4  percent.   From  stock  60   2nd 


Picture  Glass 
Pilkington's  ordinary . 
factory   1st  break    4  40 


B.  B.  Caps,  50  and  5  per  cent. 
Rim  Fire  Tistol,  dis  45  p.c    Amer 
Rim  Fire  Cartridges,  Dom.  50&5p.c. 
Rim  Fire,  Military,  net  list,  Amer. 
Central  Fire  Pistol  and  Rifle,    18    per 

cent.,  Amer. 
Central  Fire  Cartridges,  pistol  sizes,  Clark's   20  per  cent. 

Dom    30  per  cent.  ■    Excelsior,  10  per  cent. 

Central    Fire    Cartridges,    sporting       il  '        w 

and  military,  1  ">  and  5  per  cent.  Gimlet 

Central   Fire,  Military  and  Sporting,   Clark's,  per  doz.. 

Amer.  net  list.     B.B.  Caps,  discount    Diamond,  Shell  " 

45  p.c.    Amer. 
Loaded  and    empty  Shells,  "  Trap  " 

and  "  Dominion  '   grade, 25  p.c 
Shot. 
Canadian,  common,  20  per  cent. 
Brass  Shot  Shells,  55  and  10  p  c. 
Primers,  30  per  cent. 

Wads. — Baldwin's. 

perlb    Mascot 
Best  thick  white  felt  wadding, 

in  }lb.  bags 1  00 

Best  thick  brown   or  grey  felt 

wads,  in  ilb.  bags 0  70 

Best  thick  white  card   wads,   in 

boxes   of    500    each,    12   and 

smaller    gauges 0  99 

Best  thick  white  card   wads,  in 


0  65 

1  00 

2  25 


0  90 

1  50 
5  20 


Nail  and  Spike,  per  gross 

Blacking,  (Catchpole's). 

No.l,  Egyptian  Blacking 900 

"    2.  "  "  4  50 


Blind  Rollers. 

Annex    per  doz.     125 

1  35 
"  1  12 


1  75 
1  85 
1  20 


Erminie 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  75  p.c. 
Tire,  dis   60  to  60  and  10  per  cent 
Stove,  dis., no  and  10  p.c. 


boxes  of  500  each,  10  gauge 0  35    Elevator,  dis.,  35  to  40  p.  c. 

Best  thick  white  card  wads,   in  Machine,  dis.,  70  to  70  and  10  per  cent 

boxes  of  500  boxes.  8  irauge 0  55 


Thin  card  wads  in  boxes  of  1000 


Boring  Machines. 


each,  12  and  smaller  gauges...    0  20   Complete,  with  Augers,  ea.    5  00    7  5C 


Tbin  card  wads  in  boxes  of  1000 

each,  10  gauge 0  25 

Thin  card  wads  in  boxes  of  1000 

each, 8  gauge 0  45 

Chemically  prepared  black  edge 

grey  cloth  wads,  in    boxes  of  p.  M 

250  each- 


Braces. 

Barber's    6  00    7  75 

Barber's  Ratchet 10  00  11  00 

Farmers' 2  00    2  75 

Millar's  Falls  15  50  29  00 


Brackets — Shelf. 


per  cent. 

Clamps. 
Judd's,  dis.  20  p.c. 

Stearns,  perdoz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60     4  00 

Enterprize,  No.O   l  35 

"  No    2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60}  to  65  p.c. 
Cradles,  Grain. 
Canadian,  discount  25  to  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list; 

dis.  40  per  cent. 
Hart  Mfg.  Co.,  (boltdies)  (Amer.  list) 
dis.  25  per  cent. 

Door  Springs. 

Torrey's   Rod,  per  doz 2  00 

Coil,    perdoz   0  88    160 

English,     "        2  00    4  00 

Draw  Knives. 
American,  dis.  70  aDd  10  p.c. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  perdoz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37}  to  40  per  cent . 
Standard, dis.  47 J  to  50  p.  c. 

Elbows— Stove  Pipe 
$1.00  to  $1.65  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30    Obi 

Wine,  per  doz   130    2  25 

Star,  "  2  80     3  90 

FennsCorkstops.No  9.  p.doz 170 

Petroleum,  per  doz 4  50    6  50 

Files  and  Rasps. 


4  70 

3rd       "         5  40 

4th       " 5  90 

5th       "         6  50 

6th       "         6  9C 

7th       "         7   7C 

Gas  Fittings  and  Staple   Brackets 
Jas.  Barwt-11,  Toronto- Dis.  20  to  25  p. 
c,  free  of  du'-y.     Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each   30    

Enamelled"      0  55    

Grindstone  Fixtures. 

P.  S.  &  W..  per  doz 3  60    4   25 

Hammers — Nail. 
Maydole's    net  list  to  5  per  cent,  dis 
Can.  discount  25  to  27}  p.c 
Tack. 

Magnetic,  per  doz 110    l  60 

Sledge 

Canadian,  per  lb 0  12}  0  13 

Ball  Pean. 
Enplish  and  Can.,  per  lb       0  25    030 
Handles. 

Axe        per  doz 75  .2  50 

Store  door    "      1  00    180 

Chest,  per  doz  pairs   0  40    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer    "  3  25     8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  35percent.  to  40  p.c. 

Hoe. 

C.&B..  discount  35  per  cent,  to  40  p.o 

Saw. 

American,  per  doz   .: 1  00    1  25 

Plane. 

American,  per  gross 3  15    3  76 

Hammer  and  Hatchet. 

American,  per  doz   0  50    0  8C 

Cross  Cut  Saw. 

Canadian  per  pair 0  15    0  20 

Hangers. 


Hand  smaller  gauge  0  65    Japanned  Canadian,  per 

9andl0gauge 0  75        ,*" ,_„ 


9  and  10  gaugt 

7  and  8  gauge 0  90 

5  and  6  gauge 1  10 

Superior  chemically  prepar  *d 
pink  edge,  best  white  cloth 
wads,  in  boxes  of  250  each — 

11  and  smaller  gauge 1  15 

9  and  10  gauges 1  40 

7  and  8  gauges 1  65 

and  6  gauges 1  90 

Anvils 

Perlb 0  10    0  12$ 

Anvil  and  Vice  combined 

each 4  50 

Augers. 
Gilmour's,  discount  50  per  cent. 
Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "  each 5  50    6  50 

Post  Hole, Vaughan's,  each    1  35    1  60 
Excelsior,  Jennings',  discount  50  pei 
cent. 

A  wis. 

Sewing  per  gross «  65    1  59 

Pegging,  "  ..    0  65    1  25 

Brad,  ....     0  85    1  60 

"  handled  "         ...       3  60    7  3C 

Saddlers'  "        ....    0  45    1  60 

Awl  Hafts. 

Patent  Peg,  per  gross 1  7  25 

"     Sewing,  "  I 

Awl  and  Tool  Sets. 
Millar's  Falls,  perdoz....    2  80 
Axes. 


3  40 
3  20 


doz.  pairs 0  50 

Berlin  Bronze  Cana'u   ....     0  85 

Broilers. 
Light,  dis. 65  to  67}  per  cent. 
Reversible,  dis.,  65  to  67}  per  cent. 
Vegetable,  per  doz,,  dis.  37}  per  cent 

Henis.No.  8        "       6  00 

"     No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz    500    4    23 

Butts — Brass . 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  And  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  70  &  10  to  75  p.c. 
Loose  Pins,  "    70  &  10  to  75  p.c. 
Berlin   Bronzed,  dis.  70.  70  and  5   per 

cent. 
Gen  Bronzed, perpair  0  40    0  65 

Can  Openers. 


Kearney  &  Foote'3  discount  Am.  List    Door  4  and  5  inch,  per  pair    0  40    0  80 

50  and  5  per  cent.  Lanes,  50  to  50  and  5  p.c. 

Black  Diamond,  50  &10  per  cent.  dis. 

Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50  and  10 

per  cent 
Toronto  File  Co.,  50  aDd  10  to  60  p.c. 

Amer.  list 
Jowitt's,  dis. Can.  list,  25pc.  to  27}  p.c. 
Globe  File  Co.'s  disc.  60  and  10  p  c. 
Horse    Rasps,  Kearney  &  Foote's  dis    Heavy,  per  Id..  .... 03  3-5 

Am  list,  60  to  60  and  5  p.c.                      Screw   hook  and  hinge- 
Horse  Rasps, dis. 45  p.c.  Amer.Hellers         6  to  10  in.,  per  set 0  00    0  03. 

Horse  Rasps, Spencer's,  dis.  Can.  list       12  up  ......     0  GO    0  02; 

40  p.c.  Perdoz.  set 

Horse  Rasps,  Toronto  FileCo.,  50  and    Screw,  Eureka 

10  p.c,  Amer.  list. 


Hatchets. 

Can.,  dis  40  to  42}  p  c. 
Hinges. 

Blind,  Parker's, dis.  60and  10  to 65  p.c 
"  hepard's  Noiseless,  dis. 60  p.c 
"  "    Buffalo,  dis  60  to  70  pc 

Light  T  and  strap   70  to  70  &  5  p.c 

"     0  U4| 
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Fluting  Machines. 

Each 0  60     Z00 

Forks. 
Hay, Manure,  etc, dis. 52}  p  c    rev.  list 

Freezers,  Ice  Cream. 
Gem,  dis,  57}  to  60  per  cent. 
Shepard's     Lightning,  dis.   50 
and  10  p.c. 

Fruit  Presses. 

Hems',  per  doz   3  55 

Enterprise,  discount  10  p.c 


1  80 

Gate,  Clark's 1  50    2  20 

"      Shepard's,  dis  50  to  60  p.c 

Perdoz.  ptiirs 

Spring     1  35    1  40 

"    Shepard's  Samson   1  75    1  90 

Hoes, 


3  50 


Acme,  per  gross   9  00    10  00  Shepard's  Queen  City,  dis.  15  p.c: 


per 


box    6  00  12  00    Bullards 


o  nnSardin    Scissors,  per  doz.    3  75      4  50 
°  oo  ^.        i 

Card. 

Horse, perdoz 0  60    100 

8  30  Carpet  Stretchers. 

American,  per  doz 100    150 


6  50 


Fry  Pans. 

Acme,  discount  62}  to  65  per  cent 
Gauges— MarKtng,  Mortise, etc. 
Stanley's,  dis. 50,  55 p.  c. 
Wire  Gauges 
Winn's  Nos.  26  to  33,  each     1  65 


Garden,  Mortar,  etc.,  discount  52} 
per  cent,   revised  list. 

to    50  planter  doz 4  00     5  0i 

Hooks—  Cast  Iron 

BirdCage,    perdoz 0  50    1   ic 

ClothesLine,    "        0  27    0  6S 

Harness,  "        0  72    0  88 

Hat  and  Coat,  per  gross      100    3  00 

Chandelier    perdoz 0  50    1  00 

Wrought  Iron. 
Wrought  Hooks  and  Staples.  Can. 

dis.  40  and  5  to  40and  10  per  cent. 
Wrought  Hooks  and  Staples,  Amer 
2  4f     dis.80to  80  and  lOpercent. 
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HARDWARE. 


Wire, 
Hat  and  Coat.dis.  56  to  60  p.e 

Belt,  per  1,000 0  60     2  70 

Screw,  bright,  Eng..  dis.  60  per  cent. 

Horse  Nulla 
Canadian , dis.    60  to  60  and  2J  p.c. 
Horse  Shoes, 

F.O  B.  Toronto  &  Hamilton $3  65 

Snow.       "  "  •••     3  90 

P.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  Picks. 

Star,perdoz 3  00    3   25 

Kettles. 
Brass  spun,  74  per  c.dis.  off  now  list 
Copper,  per  lb        ..     0  30    o  35 

Enamelled  Can.  50  p.c 
American,  60  and  10  to  65  and  5  p.c. 

Keys 
Lock,  Can, dis  50  p.c. 
Cabinet, Trunk,  and  Pad- 
lock, Am  per  gross 160    4  75 

Knobs. 
Door,  iapanned,  and  N.  P.,  85  to  3  00 

per  doz. 
Bronze, Berlin, per  doz   ..    2  75    3  25 
Bronze  Gem,         "         ....     6  00    9  00 
Sava  "  ...     8  75  10  00 

Shutter    porcelain,  F  & 

h    screw,  per  gross $130    4  00 

Knives. 
Clauss,  bread  cake  andparing  knives 

$7.20  per  doz.  nett. 
Hay  Knives,  spear  point,  L  or  T  hdle 
5*4  per  cent.  ais. 

Lightnine,  par  doz 6  50    8  40 

Heaths,  521  Per  cent. 
Ladles. 

Welting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized  1  87    3  85 

King,  wood,  "  2  75    2  90 

glass  '  4  00    4  50 

All  glass,  '  1  20    1  30 

Lines. 

Pish,    pergross  105    2  50 

Chalk,         "  1  90    7  40 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &  Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,  40  to  42 J  p.c. 

Padlock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  "  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17 J  pc. 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs', hickory      "  1  25    3  75 

Lignum  Vitas,  "         3  85    5  00 

Caulking, each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis     00  to  25 
per  cent.  dis. 

Home,  each 

Mincing  Knives. 

American,  per  doz 42    2  35 

Molasses  Gates. 
stebbin's  Patent,  dis.  percent,  65  to 
70.10  to  75  per  cert 

Nails. 
Cut  Nails(Iron) 

1.  Either  Canada  or  Amer.    Pat'D. 
Basis— 50  to  60  dy 175 

40dy 1  60 

30  dy 1  85 

20, 16&12  dy 1  90 

10  dy .     1  9  3 

8  &9dy 2  00 

6&7  dy 2  15 

2.  Amer.  Pattern  Only 

from  4  to5dy 2  25 

3dy.(lath) 2  75 

3.  Canada  Pattern  Only 

from  4  to  5  dy 2  25 

3  dy.  (lath) 2  65 

3dy.  A.P.  Fine 3  35 

Cut  Nailsi.  steel)  Add  10c.  to  the  prices 

in  list  for  iron  nails. 
Wire  Nails,    75,   l'i  and  5  per  cent  ; 
3  per  cent,  cash  delivered  in  lots 
of  10  kegs  or  more. 
Brads  &  Moulding  Nails,   75, 10  and 
5  per  cent,  from  new  list. 
Nail  Pullers. 

Herman  &  American 1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa- 
gon       3  38    4  00 

Diamond 12  00  15  00 

Netting. 
Poultry,  65  to  65  and  5  per  cent. 

Oil. 
Canada  Refined  Oil  (Toronto)  14        15 

Carbon  Safety     "     0  17    0  18 

Canada  WW.     "      0  20    0  22 

American  W.W."     0  25 

S  R.  Seal  pergal  0  63    0  65 


Oilers. 
MoClary's  Galvan.  Iron 

Oil    Can,    with    Pump, 

perdoz 19  50 

Zinc  and   Tin,  dis.   50,  50  and  10. 

Copper, per  doz 1  25    3  50 

Brass,  "        I  50    3  50 

Malleable,  dis.  ib  per  ct. 

Pails. 
Galvanized,  perdoz  2  25    3  30 

Pencils. 

Dixon's,  per  gross 100    4  25 

Carpenter 2  25    3  60 

Picks 

Psrdoz 6  00    9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis. 60  per 

cent     American  dis. 574 
Wood,  fancy  Canadian,  or  American 

40  per  cent. 

Bailey's(Stai:R  &  L.Co.)42J  to45p.c 

Miscellaneous,  dis.  15  to  174  per  cent 

Bailey'sVictor.dis  15  to  174percent 

Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.  dis 

374,  40  p   c. 
Button's  Imitation,   per 

doz 5  00    9  00 

German,  per  dcz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  and  10  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Perdoz 4  00    5  50 

Pulleys 

Hothouse,  perdoz 55    100 

Axle 22        33 

Screw 27    1  00 

Awning 35    2  50 

Pumps. 
Ramsey  or  Canadian  Cistern  60  to 

60  and  5  per  cent. 
Pitcher   Spout,  70  to  70and  5  p.c 
Canadian  Cistern  60  to  624  p.  c.from 

factory. 
Canadian  Pitcher  Spout  70  to  70  and 
5  p.  c.  from  factory. 
Punches 

Saddler's,     perdoz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid, perset 72 

'         hollow,  per  inch     1  00 

Putty 

Bladder,  per  100  lbs 1J        2 

Tins,  lbs  2  50    2  75 

Rail. 

Barn  Door,  per  foot 3  34 

Sliding  Door,        "      3J        3} 

Lanes,  34  to  3|c.  ft. 

Rakes. 

Cast  Steel  and  Malleable  Canadian 

list  dis.  524  p.c.  revised  list. 

Razors. 

Boker's,  perdoz    7  50  1100 

Wade  &  Butcher's      "  3  60  10  00 

Arbenz's,  "         9  00  18  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent  cash  30  days. 
Copper  Rivets,  dis.  50  per  cent. 
Iron  "  "    55  and  10  p.c. 

Tinned  and  Black  Rivets,  55  &  10  p.c. 
Burrs,  Iron,  60  and  10 
Terms,  4  mos.  or  3  p.c.  cash  30  days 
Rivet  Sets. 
Canadian  dis.  30,  35  per  c. 

Rope         Per  lb. 

Sisal.    Manilla. 

7-16  in.  and  larger 74       94 

S4,  5-16,  96  in 8        lu 

Cotton,  per  lb 13       16 

New  Zealand. 84         9 

Russia  Deep  Sea,  per  lb..      12}      13* 

Jute    "     ...       06|      07J 

Rules. 
Boxwood,  dis.  80  to  80  &  10  p.c. 
Ivory,  dis  374  to  40  per  cent 

Sad  Irons. 

Mrs.  Potts,  per  set    —        65 

"  N    P.         '  ....        90 

Sad  Heaters. 

Dome, Shepard's, per  doz    4  75    5  00 

Sand  and  Emery  Payer. 
B.&  A.,  sand,  40  and  5to  45  per  cent. 

Emery,  per  quire 55        90 

Sash  Cord 

Perlb 22        50 

Sash  Locks. 
Triumph  and  Morris, dis374,  40ptr 
cent. 

Kempshell's  dis.  40,  624  per  cent. 
Canadian,  dis.   45,50  p.  c 
Sash   Weights  . 

Sectional, perlb 14     IS 

Saws. 
Crosscut,     McMillan      & 

Hayues,  per  ft      0  40    0  70 

"Empire"     EcMillan     & 
Haynes,  perdoz  7  50 


Hand,  Disston's,  dis   15  p.c. 
S.  &  D  ,  dis.  35  oer  cent,  to  40  p.c. 
Cross  Cut,  Disston's,  per  ft.  35to  55 
S  4  D   dis.   35  p  c.  on  Nos  2  and  3. 
Hack, complete,  each —        75    2  75 

"      frame    only  75 

Saw  Sets. 
'Lincoln"      McMillan    & 

Haynes.  per  doz 7  50 

Scales. 
Staudard  Manufacturing  Co.,  60  p.c. 
Gurney  Scales,  51  p  c. 
B.  S.  &  M.  Sca'es,  50  p.c. 
Scrapers. 

Box,    perdoz  2  10    4  50 

Foot,       "  40    3  50 

Screens. 
Window,  patent,  perdoz    3  50    4  50 

Door,  per  doz 10  76 

Screw  Drivers . 
Sargent's,  perdoz 65    4  00 

Wood,  F.  H.,  Iron,  and  Steel,   80  per 

cent.,  dis. 
Wood,  R.H.      "        75  per  cent.  dis. 
"      F.  H.  Brass774       "  " 

•'      R.H  724       " 

Diamond   Point  wood    screw   nails 

bright,  dis.  774  and  20  per  cent . 
Bench,  wood,  per  doz —    3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount524  percent,  revised  list 

Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  iapanned,  dis. 75  perceuc 
B.  &  W.  N.  P  ,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
^Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"        N.P„  70  per  cent. 
Clauss  Full  nickel,  60  p.c.  off 

"      Japanned  handle',  67J  p.c.  off. 
Sheaves 
Sliding  Door,  per  set    ...        77    1  40 

Shovels  and  Spades 
Canadian,    dis.  424  special  brands 
net  price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz    105    110 
tinned,  1  25    1  35 

Tin  Rim,  "  "  2  30    2  45 

"  black,       "  1  80    2  25 

Snaps 
Harness,  German,  dis  35to37Jp.c 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  i  or  Yt  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Perlb ..■..•.;. 0  26 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American  1  35    2  35 

Spoons  and  Forks. 

Tea  Spoons  pergross    7  50    12  00 

Dessert  "      ....         ''         21  00  

Table       "       ■•-•         "         30  00    30  00 

Dessert  Forks...         "         24  00  

Medium      "      -         "         27  00  

Table  "      •-         "         36  00 

Squares. 

Iron,   per  doz   1  65    2  90 

Steel,  dis.  80  and  5  to  80  and  7tf  p.c. 
Try  and  bevel,  dis.  50  to  524  percent 

Staples. 
Pence,  galvanized,  per  lb        3)       34 
Wrought  Iron,  dis.80&5to  80  &  10 
Stocks  and   Dies,  Amer.   dis.  25  p.c. 

Stove   Polish,  (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz 1  7b 

No  1  Stove  Paste,  per  gross S  00 

-2        "  "         "        "       ....     4  80 

Stone. 

Washita, perlb 0  25       50 

Hindostan,  per  lb 0  06       07 

Slips,  per  lb  9 

Labrador,   perlb 0  13 

Axe,   "        0  15 

Turkey  '       0  50 

Arkansas  "      1  50 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 
Cut, Carpet  Blued, gimp,  60  per  cent 
"  tinned,  dis.  70  per  cent. 

Swedes'  iron,  blued  ortinned,  dis.  50 

per  cent. 
Upholsterers"  dis.  50  percent. 
Copper  Nails, dis.  624  per  cent. 

'•      Tacks,  45  per  cent. 
Clout  Nails,  dis    60  to  67*  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  60  to  65  per  cent. 


Trunk  Tacks,  dis.  574  per  cent. 
Channel  nails  5c.  lb.  off  list 
Trunk  Tacks,  tinned,  62%  p 
Cigar  Box  Nails,  dis.  45  percent 
ShoeFinders'Tacits.EO  percent. 
Shoe  Nails,  Hungarian  Nails,  etc.  ,374 
per  cent. 

Tape  Lines. 

English, assskin  perdoz.  $2  75  *5    0 

English  Pat.  Leather  ....    5  50    9  75 

Chesterman  s,     each....    0  90    2  85 

"  steel, each      0  80    8  On 

Thermometers. 
Tin  case  &  dairy,   dis. 75  to  7f  &  10  p.c 

Thimbles 
Asbestos, filled, perdoz. ,35  to  40  p  c 
Ties. 

Cow, perdoz 1   '■'    2   \) 

Tinner's. Tools. 
P.S.&W.,netlist. 
Canadian  15  to  35  per  cent  dis. 

Tinware. 
S tamped, dis.  Assn  list, 70, and  12 4  per 
cent,   to  70    and  25  p.c.  on  special 
lines. 
Japanned, Prices  on  application 
Pieced,  "        " 

Transom  Lifters 
Payson's,$2.60  to  85.00  per  doz. 

Traps 
Game, Newhouse, dis  33J  p.c  to  35  p.c4 
Game.H  &N..P.  S.  &  W.  62    to  60.10 
H  &  N  and  70  p.c.  steel. 

Mouse, perdoz  0  35    1  50 

Rat  "         1  40     6  00 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz   4  75    9  00 

Brade's        "        00  10  50 

D   &  S.,  discount  35  p.c. 
Triers. 

Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  Russian,  per  lb 0  00    0  21 

Wrapp'g.mottl'd.pr.pack    0  50    0  60 
"         cotton,  per  lb..     0  17    0  18 

Mattress,  per  lb    0  33    0  45 

Staging        "         0  27    0  36 

Broom         "         0  30    0  5t> 

Binding,  Common  Sense-     6J 

"         Blueribbon 0    8 

"  Redcap 0    7 

Sterling   0  6J 

"         Prison 0  8 

On  prison  made  twine  freight  is 
prepaid  to  any  railway  station  in 
Ontari". 

Vises. 

Hand, perdoz 4  00    fi  00 

Bench,  parallel,  each 2  00    4  504 

Coach,  each  6  00    7  00 

Peter  Wright'-?,  per  lb 0  12    0  1? 

Pipe, each 5  50    9  00 

Saw, perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz    4  0"    8  50 

Washers  "Iron,"  40  per  cent.  ,4  mos. 
or  3  percent. 

Well  Wheels. 
Amer. .perdoz,  8,10  &  12in.    3  38    6  00 

Wire. 
Brass  Wire, 16  to  25  wire  gauge,  18to 

24c.  lb. 
Copper  Wire,  174  p.  c.  dis. 
Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
[In  lots  of  1000  lbs.,  annealed  oiled, 
and  annealed  and  galvanized, freight 
will  be  prepaid.] 
Bright,  Coppered  steel  and  spring  20 

Ber  cent  f.o.b.  Montreal,  Toronto  or 
Hamilton. 
Broom  Wire  5J  to  6c.  per  lb. 
Clothes  Line  Wiie,  19  gauge,  per  doz 

coils 3  95 

Wire  Fencing. 
Galv.2barb,24&5in. apart     \  „,        „. 
u     4      "    4  &  6  "      "         /*'       3» 
"    Plain  twist,  all  deld        3}       34 
"    Steel  thorn  and  rib- 
bon         4}      5 

"  Lock  Barb,-' 4  point 44 

Ditto  Glidden  2  point 44 

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points 44 

Steel  staples  3J      34 

Terms,  60  days  or  2  percent,  in  30 
days. 

Wire  Cloth 
Ordinary ,  discount  2b  p.c. 
Painted  Screen,  p.lOOsq.ft    185    19' 

Wrenches. 
Acme,  35  to  374  per  cent. 
Agricultural,  70  and  10  to  75  p.c. 
Standard,  dis.  60, 60  &  lOp.c. 
Coe'sGen'ne.dis.  324  to  35 p.  c  dis. 
Diamond,  dis.  334,  35  p.  c. 
Tower's  Engineer,  eich    ..    2  00    3  01 

S.,  per  doz 5  80    7     0 

G.  &K.'sPipe    "      6  00 

Burrell's    "     eau 3  40 

Pocket,  perdoz 125    2  00 
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THE   QUANTITY   BASIS. 

IT  was  noted  in  last  week's  issue  that  an 
agitation  was  on  foot  with  a  view  to  in- 
duce the  manufacturers  to  adopt  a 
quantity  basis  in  lieu  of  the  jobbing  list, 
now  obtaining. 

Whether  the  manufacturers  have  taken 
any  action  in  the  matter,  Hardware  is  not 
in  a  position,  at  the  time  of  writing,  to 
say,  their  meetings  being  piivaf*.  All  that 
we  know  is  that  some  of  the  largest  manu- 
facturers favor  the  idea. 

Like  most  questions,  that  regarding  the 
quantity  basis  has  both  its  pros  and  its 
cons  ;  but  it  does  seem  to  us,  in  this  in- 
stance, that  the  former  outweigh  the  latter. 

It  is  a  natural  law  of  commerce  that  he 
who  buys  the  larger  quantity  can  buy  cheaper 
than  he  whose  wants  and  capabilities  are 
smaller.  Rings,  rules,  and  combinations 
may  suspend  the  operation  of  this  law  for 
the  time  being,  but  never  indefinitely  so. 

The  jobbers'  list  has  been  tried  and  found 
wanting.  Practically  from  the  very  first  it 
was  doomed  to  failure,  from  the  very  fact 
that  it  was  not  always  through  merit,  but 
through  friends  at  court,  that  a  dealer  was 
accorded  the  advantages  that  accrued  from 
being  on  the  preferred  list. 

With  a  quantity  basis  in  vogue  it  would  be 
the  volume  of  business  he  did  that  would  de- 
termine the  rebate  he  should  receive  and 
not  his  ability  or  that  of  his  friends  to  "  pull 


wires."  In  a  word,  it  would  be  by  meri',  not 
demerit,  as  is  too  often  the  case  under  the 
present  order  of  things. 

An  argument  that  has  been  used  against 
the  quantity  basis  lies  in  the  fact  that  small 
dealers  would  club  together  and  buy  large 
quant'ties  in  order  to  get  the  rebate. 

Well,  let  them,  if  they  are  so  disposed. 
And,  anyhow,  in  what  direction  is  the  tend- 
ency drifting,  if  it  is  not  in  this  ? 

Department  stores  are  springing  up  to 
the  right,  to  the  left,  behind  and  in  front  of 
the  retailer,  underselling  him  and  taking  his 
custom  away  from  him.  And  what  hope  is 
there  for  him  unless  he  can  join  his  fellow- 
merchant  in  buying  larger  and  cheaper 
quantities  ?  None  that  we  can  see.  The 
department  store  has  come  to  stay.  That 
is  certain.  And  the  reason  is  that  it  can 
buy  cheaper  and  sell  cheaper  than  the  re- 
tailer. 

With  a  quantity  basis  in  existence,  the 
large  retailers  would  be  able  to  buy  better, 
while  the  small  retailers  would  be  able  to 
join  issues  and  buy  in  suffkien  ly  large  quan- 
tities to  enable  them  to  secure  the  rebates, 
and  thus  be  in  a  better  position  to  cope  with 
the  department  stores  than  most  of  them 
now  are. 


A  BOARD  OF  APPRAISERS. 

TWO  important  changes  are  necessary 
in  the  Customs  Department.  Mr. 
Watters,  the  acting  commissioner, 
should  be  given  another  position  where  he 
would  cause  less  worry  and  annoyance  to 
the  trade.  He  was  a  good  accountant,  and 
to  that  work  he  should  be  again  assigned. 

There  should  also  be  a  Dominion  Board  of 
Appraisers,  made  up  of  capable  men  from 
the  leading  departments  of  business.  With 
such  a  court  there  would  be  no  such  thing 
as  importers  at  one  place  passing  goods  in 
free,  another  paying  20  per  cent.,  and  another 
35  per  cent.,  as  is  constantly  done. 

Attention  was  drawn  to  one  article  this 
week  which    pays  $3.90  duty    in    Toronto, 


80c  in  Montreal, and  has  been  brought  in  free 
at  a  number  of  outlying  ports.  Halifax  dry 
goods  men  have  brought  goods  in  at  Mon- 
treal and  paid  freight  to  that  point.  A 
Montreal  wholesale  hardware  house  says 
that  a  London  firm  can  import  at  a  less  rate 
of  duty  than  they  can. 

The  United  States  tried  to  go  on  without 
such  a  board,  but  now  it  is  recognized  as  a 
most  valuable  institution.  Unfair  rulings 
are  often  given,  but  this  board  sets  them 
right.  In  Canada  the  importer  generally 
has  no  appeal,  and  often  suffers  severe 
loss. 


MONTREAL  AND   IRON  MEETINGS. 

The  quarterly  meetings  of  the  different 
associations  of  iron  manufacturers,  which 
commenced  in  Toronto  at  the  close  of  last 
week,  and  have  been  going  on  during  the 
present  one,  are  attracting  more  than  the 
usual  attention  among  the  trade  in  Mon- 
treal. 

This  is  due  to  developments  to  which 
Hardware  has  already  fully  referred,  in 
connection  with  bar  iron,  cut  nails,  wire, 
etc. 

As  is  well  known,  the  two  former  lines, 
which  were  previously  sold  under  an  agree- 
ment, have  been  selling  at  open  market 
rates — and  very  open  rates  at  that.  In  wire, 
also,  there  has  been  cutting  done,  and  for 
this  reason  there  is  considerable  speculation 
as  to  the  ultimate  outcome  of  these  gather- 
ings :  whether  they  would  result  in  a 
general  break   up,  or  not. 

At  the  close  of  last  week  there  was  a  re- 
port circulated  in  Montreal  that  makers  of 
cut  nails  had  again  agreed  to  sell  at  a  list 
price.  Up  to  the  date  of  writing,  however, 
this  has  not  been  confirmed,  and  it  is  gener- 
ally disbelieved,  while  it  may  be  remarked 
that  the  representative  of  one  of  the  largest 
cut  nail  manufacturing  concerns  in  the  me- 
tropolis has  not  attended  the  meetings 
at  all. 

All  in  all,  the  trade  in  Montreal  is  anxiously 
looking  for  definite  information  regarding 
the  proceedings. 
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PEACE  AND  GOOD  WILL  IN  TRADE. 

WHEN  upo.i  the  world's  first  Christ- 
mas morn  the  angels  sang,  "  Peace 
on  earth  and  good  will  towards 
men,"  they  heralded  a  message  that  was 
intended  for  business  men  as  well  as  for 
individuals  and  nations.  Business  men, 
seemingly  at  least,  often  forget  this.  At  any 
rate  "  peace  and  good  will,"  too  frequently 
does  not  obtain  among  them. 

It  is  everlastingly  war  to  the  knife.  With 
low  prices  they  try  to  cut  each  other's  throats, 
draw  customers  from  one  another,  and 
allow  the  "other  fellow's"  business  to  die 
for  the  want  of  that  which  gives  it  life. 

'"Peace  on  earth  and  good  will  toward 
men  ! '  We  want  none  of  it.  Away  with 
it.  Give  us  all  the  trade  of  our  neighbor- 
hood. Let  none  others  enjoy  it.  Let  us 
live  and  others  die."  It  is  thus  that  the 
price  cutters  act,  if  thev  do  not  say  so  in  so 
many  words. 

Towns,  too,  jealous  of  their  neighbors, 
pass  by-laws  prohibiting  merchants  from 
these  rival  places  from  coming  and  offering 
goods  to  farmers  and  others  on  market 
days.  Brantford  has  done  this  ;  and  now 
the  Paris  Council  is  being  urged  by  The 
Review  of  that  place  to  pass  a  ''  by-law 
prohibiting  any  person  from  other  towns 
coming  on  our  market  on  Saturdays,  offer- 
ing for  sale  goods  manufactured  in  other 
towns." 

There  is  no  "  peace  and  good  will  "  about 
this.  It  is  ill  will.  It  is  parsimoniousness. 
It  is  narrowne-s.  It  is  born  of  that  spirit 
—  the  spirit  of  selfishness  —  that  is  at  the 
root  of  all  difficulties  between  nations,  be- 
tween capital  and  labor,  between  store- 
keeper and  storekeeper,  between  man  and 
man. 

Every  community  has  the  right  to  de- 
mand that  outsiders  who  come  into  it  to 
compete  with  the  storekeeper  for  the  cus- 
tom of  the  consumer  shall  pay  for  the  privi- 
lege of  doing  so.  It  is  only  fair  that  it 
should  have  this  right.  These  outsiders 
pay  no  taxes,  and  if  they  desire  to  enjoy  the 
privileges  which  the  municipality  affords  a 
fee  should  certainly  be  levied  upon  them. 
But  that  is  another  thing  from  barring  the 
door  against  them  entirely. 

In  actual  warfare  the  victor,  as  well  as  the 
conquered,  suffers.  And  it  is  so  in  cutting 
prices.  In  fact,  in  every  thrust  the  "cutter" 
gives  his  competitor,   there  is  a  return  stab 


for  himself  which  often  wounds  him  deeper 
than  it  does  him  whose  destruction  he  desires 
to  accomplish. 

Let  every  business  man  employ  legiti- 
mately his  best  talents  to  improve  and  en- 
large his  business.  Let  him  stock  good  and 
honest  goods  ;  let  him  display  them  in  the 
most  attractive  and  artistic  manner  ;  let  him 
advertise  as  best  he  can  ;  but  he  should  live 
and  let  live. 

The  merchant  who  is  bright,  honest,  ac- 
quainted with  his  business,  and  keeps  abreast 
of  the  times,  can  always  draw  custom,  can 
always  outstrip  the  slow-going,  passive  con- 
temporary. 

One  great  fundamental  difference  between 
business  enterprise  and  the  policy  of  cutting 
prices  is  tKis  :  The  one  builds  up  business, 
the  other  destroys  it. 

Fortunately  a  good  many  are  beginning 
to  see  this  ;  and  some  are  following  the  new 
light  they  have  received.  In  business  they 
are  experiencing  peace,  and  towards  their 
fellow  business  men  more  good  will. 

Let  merchants  stop  cutting  each  other's 
throats  and  there  will  not  only  be  "  peace 
on  earth  and  good  will  towards  men,"  as  far 
as  they  are  concerned,  but  their  Christmas 
will  be  merrier,  because  their  profits  will 
be  more  satisfactory,  and  their  New  Year 
will  be  happier  for  the  same  reason,  and 
furthermore,  because  jealousy  will  be  less 
potent  as  a  disturbing  factor. 

That  this  may  be  experienced  is  The 
Grocer's  wish  at  this,  the  festive  season. 


T 


THE  DUTY   ON   IRON  PIPE. 

6  6  '  |  "HE  American  manufacturers  of 
iron  pipe  seem  bound  to  capture 
the  Canadian  market,  if  prices  will 
do  it,"  remarked  an  importer.  "  Quotations 
are  daily  coming  in  which  make  it  almost 
impossible  for  Canadian  manufacturers  to 
compete  with  them.  With  the  protection, 
however,  which  Canadian  manufacturers 
have,  it  seems  to  me  they  ought  to  be  able 
to  contend  against  the  foreign  market.  This 
protection  is  5°  per  cent.,  and  even  at  this 
ratio  the  Collector  of  Customs  will  not  per- 
mit pipe  to  be  passed  at  invoice  figures.  I 
mean  they  will  not  allow  full  discounts.  For 
instance,  if  the  invoice  calls  fora  discount  of 
$o  per  cent,  and  four  tens,  the  Customs 
authorities  will  only  allow  three  tens,  or  50 
and  two  tens,  just  as  they  see  fit  To 
further  illustrate  :  Take  a  bill  of  $1,000 
worth  of  pipe.  If  they  do  not  allow  you 
the  last  two  tens  you  are  forced  to  pay  $1,200, 


which  means  that  the  purchaser  pays  $200 
more  than  his  invoice  actually  calls  for,  and 
$100  more  duty  than  the  tariff  calls  for. 

"  While  this  may  seem  right  and  just  for 
some,  the  consumer  can  scarcely  be  expected 
to  see  eye  to  eye  with  them." 

"  Do  the  Customs  authorities  advance  any 
reason  for  taking  the  view  you  say  they 
do?" 

"  None  whatever,  as  far  as  I  know.  Al- 
though the  invoices  are  produced  and  certi- 
fied to  by  the  firms  from  whom  they  come  as 
being  correct,  yet  they  will  not  allow  their 
face  value." 


HIS  LIFE  AN  OBJECT  LESSON. 

CANADA  could  ill  afford  to  spare  Sir 
John  Thompson.  The  trade  policy 
of  the  party  at  whose  head  he  stood 
is  right  or  wrong  according  to  the  political 
spectacles  through  which  we  view  it.  But  of 
the  man  there  is  no  question. 

Sir  John  Thompson  was  a  man.  Country 
came  before  party  with  him.  Truth  and 
honesty  were  to  him  more  reliable  forces  to 
win  by  than  untruth  and  dishonesty. 

In  a  word,  he  was  a  newer  and  better 
type  of  politician,  and  his  demise  deprives 
the  political  arena  as  well  as  the  country  of 
its  Premier. 

Less  than  ten  years  ago  he  was  scarcely 
known,  outside  his  own  province  of  Nova 
Scotia  ;  at  his  death  his  reputation  was 
world-wide.  Less  than  ten  years  ago  his 
face  was  not  seen  in  the  pictures  showing 
the  leading  men  of  his  party  ;  at  his  death 
no  face  was  better  known,  while  mentally  he 
stood  head  and  shoulders  above  his  fellows 
in  politics. 

To  every  young  man  starting  out  in  the 
world,  the  life  of  Sir  John  Thompson  is  an 
object  lesson.  Men  of  brawn,  men  of 
muscle,  are  often  taught,  by  implication  at 
least,  that  the  goal  of  their  ambition  can  be 
more  easily  and  quickly  attained  by  prac- 
tices which,  while  perhaps  not  altogether 
dishonest,  are  sharp  and  questionable. 
"Always  look  out  for  number  one.  Never 
mind  whose  neck  you  trample  on,  or  whom 
you  elbow  in  the  race  ;  get  there  ! "  These 
are  the  methods  that  young  men  are  too 
often  urged  by  ill  advisers  to  employ. 

Sir  John  Thompson  followed  no  question- 
able cross  roads  to  fame.  He  went  around 
by  the  reliable  roads  of  intelligence  and  in- 
tegrity. And  where  is  there  the  man  in 
modern  times  who,  in  less  than  a  decade, 
has  traversed  from  seclusion  to  the  Premier- 
ship, and  to  a  membership  in  the  highest 
court  in  the  British  Empire — the  Privy 
Council  of  Great  Britain  ? 

Give  any  young  man  intelligence,  continu- 
ity and  honesty  of  purpose,  and  he  will 
seldom  miss  his  goal.  He  may  for  a  time 
be  outstripped  by  the  man  who  elbows,  but 
the  prize  is  eventually  his. 
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WHAT  THE  MANUFACTURERS  DID. 

THE  manufacturers  concluded  their 
meetings  in  Toronto  on  Wednesday 
night,  just  a  week  from  the  day  of  the 
opening  session.  All  but  the  Horseshoe  and 
Horsenail  Associations  concluded  their  busi- 
ness. These  two  associations  adjourned  to 
meet  in  Montreal,  where,  at  the  time  of  writ- 
ing, they  are  in  session. 

The  manufacturers  present  at  the  differ- 
ent meetings  were  :  Cyrus  C.  Birge  and 
President  Thurston,  of  the  Canada  Screw 
Co.,  Hamilton  ;  Mr.  Doolittle,  Ontario 
Rolling  Mills,  Hamilton  ;  Mr.  A.  J  Somer- 
ville  and  Mr.  George,  Ontario  Lead  and 
Bar o  Wire  Co.,  Toronto  ;  Mr.  Peleg  How- 
land,  Graham  Nail  Works,  Toronto  ;  Mr. 
Howard  and  Mr.  Jack,  Safety  Barb  Wire 
Co.,  Toronto  ;  Mr.  Fairman  and  Mr.  Mc- 
Cormack,  Dominion  Wire  Co.,  Montreal  ; 
Mr.  W.  McMaster  and  Mr.  Kinghorn,  Mont- 
real Rolling  Mills  Co.,  Montreal  ;  Mr. 
McAgy,  Pillow-Hersey  Manufacturing  Co., 
Montreal  ;  Mr.  Peck  and  Mr.  Irwin, 
Peck-Benny  Manufacturing  Co.,  Montreal; 
Mr.  Pender,  of  James  Pender  &  Co.,  St. 
John,  N.B  ;  Mr.  Parmenter,  Parmen'.er  & 
Bullock,  Gananoque  ;  Mr.  Georgi  Gillis, 
Gananoque  ;  Mr.  Smail,  Canada  Horse  Nail 
Co.,  Montreal. 

Mr.  Abbott,  of  Abbott  &  Co.,  Montreal, 
was  unable  to  be  present  through  illness  in 
the  family,  and  wrote  to  that  effect. 

The  Western  Wire  and  Nail  Co.,  of  Lon- 
don, just  organized,  and  which  starts  opera- 
tions January  i,  joined  the  different  associa- 
tions whLh  the  lines  it  is  to  manufacture  en- 
title it  to. 

These  meetings  are  at  all  times  secret, 
but  special  efforts  were  made  at  those  just 
held  to  keep  quiet  all  legislative  actions 
until  such  time  as  they  would  go  into  force. 

"  Now,  keep  quiet  regarding  this  matter, 
and  don't  say  a  word  about  it  to  anyone," 
was  a  remark  that  was  made  one  day  at  a 
joint  meeting  of  the  manufacturers  and  job- 
bers. 

"Oh,  it  will  be  in  Hardware  next  week." 
And  it  is. 

"  We  never  sleep,"  and  that  is  the  reason 
Hardware  is  enabled  to  this  week  give  its 
readers  a  digest  of  the  changes  that  the  dif- 
ferent manufacturers  decided  to  make  ;  also 
a  list  of  the  articles  that  it  was  decided  to 
leave  as  before.     The  changes  are  : 

Barb  wire  has  been  reduced  from  3X  to 
3c.  per  lb.,  delivered  in  lots  of  500  lbs. 

Some  changes  were  made  in  wire  nails. 
Six  inch  nails  were  advanced  from  1 1  to 
12c. ;  one-inch  by  16  gauge  were  reduced 
from  21  to  20c;  i^-inch  by  16  gauge  wete 
reduced  from  21  to  20c.  The  discounts  re- 
main as  before,  namely,  75,  10  and  <;  per 
cent.  . 

Slight  reductions  were  made  in  flour  bar- 
rel and  coopers'  nails,  and  in  American  up- 
holsterers' tacks. 


Tinned  carpet  tacks  in  bulk  will  hereafter 
be  on  the  tinned  Swede  list. 

Galvanized  roofing  nails  are  removed  from 
the  list  and  will  be  sold  at  open  prices. 

None  of  the  above  changes,  it  must  be  re- 
membered, go  into  effect  until  after  the  new 
year. 

The  Plain  Wire  Association  decided  to 
make  no  change  just  now,  and  it  was  inti- 
mated to  Hardware  that  none  would  be, 
at  least  until  the  season  arrives,  which  will 
be  about  March  nex'. 

The  makers  of  barrel  churns  failed  to 
arrive  at  an  understanding,  and  it  is  more 
than  probable  that  prices  will  be  open  aftet 
Jan.  1st  next,  when,  "  Good-bye  profits,"  as 
one  gentleman  remarked. 

Horeshoes  will  likely  be  put  on  the  quan- 
tity basis. 

It  was  decided  to  leave  nuts,  bolts,  rivets 
and  screws  unchanged. 

Mr.  Wm.  McMaster,  who  has  held  the 
presidency  of  the  Wire  Nail  Association  for 
two  years,  declined  to  be  renominated,  and 
Mr.  A.  J.  Somerville  was  elec  ed  in  his 
stead.  Lots  of  nice  things  were  said  about 
Mr.  McMaster,  and  a  unanimous  vote  of 
thanks  was  tendered  him. 


DIED  FROM  DRY  ROT. 

BE  up  to  date.  Machinery  that  ten 
years  ago  excited  astonishment  by  the 
efficiency  it  displayed  is  a  back 
number  to-day.  And  what  applies  to  ma- 
chinery applies  with  equal  force  to  store- 
keepers. An  instance  in  point  :  Theie 
was  until  recently  a  storekeeper  in  a  town 
in  Western  Ontario  who  had  built  up  a 
large  and  profitable  trade,  until  eventually 
he  was  worth  in  the  neighborhood  of  $40,- 
000. 

There  he  stopped,  and  the  moment  he 
stood  still  dry  rot  set  in,  while,  instead  of  de- 
voting his  time  to  new  ideas,  he  began  in- 
vesting his  money  in  outside  ventures. 

In  the  meantime  storekeepers  of  the 
modern  school  sprang  up  about  him.  They 
bid  for  his  customers  ;  and  gradually  they 
got  them. 

Instead  of  putting  his  best  foot  forward, 
the  storekeeper  of  the  Past  meekly  folded 
his  arms,  denounced  the  storekeepers  of  the 
Present,  and  bemoaned  the  unkindness  of 
his  old  customers  in  transferring  their 
patronage  from  him  to  his  competitors. 

Matters  grew  from  bad  to  worse  ;  and  at 
last  he  began  to  seek  consolation  in  intoxi- 
cating liquors.  This  accelerated  his  fall, 
and  a  few  weeks  ago  his  stock  was  sold  to 
satisfy  the  claims  of  his  creditors. 

The  unfortunate  man  has  passed  the 
meridian  of  life,  and  now  has  neither  store 
nor  source  of  income,  while  he  has  on  his 
hands  a  family  of  young  children  to  support. 
Almost  any  wage  would  now  secure  his  ser- 
vices. 

The  circumstances  demand  one's  sym- 
pathy, but  that  does  not  make  one  blind  to 
the  fact  that  dry  rot   was  the  bottom  of  the 


whole  trouble,  and  it  is  at  the  bottom  of  a 
good  many  other  failures  in  business. 

No  man  is  justified  in  allowing  his  busi- 
ness to  die  of  any  such  disease.  With  the 
trade  papers  there  are  to-day,  and  the  facili- 
ties which  retailers  have  for  getting  in 
touch  with  one  another  and  with  the  trade 
generally,  there  is  no  need  of  any  intelligent 
merchant  getting  behind  the  times  and  thus 
contracting  the  complaint. 

The  fact  of  the  matter  is  that  some  little 
souls  shut  themselves  up  tightly  within  their 
own  narrow  spheres  and  will  rub  shoulders 
or  exchange  ideas  with  no  one. 

No  man  has  a  monopoly  of  ideas,  and  he 
who  thinks  he  has  may  be  safely  put  down 
as  having  but  one  idea,  and  that  one  in  regard 
to  the  importance  of  himself. 

The  up-to  date  merchant  is  he  who  reads, 
associates  with  his  fellows,  and  is  always  on 
the  alert  for  new  ideas. 

Be  up  to  date. 


MONEY  AND  STOCKS. 

THE  local  money  market  is  without 
material  change.  Call  loans  are  quiet 
at  4  for  choice  and  4^  for  sharp 
call.  Commercial  discounts  are  unchanged 
at  6  per  cent,  for  gilt  edged  and  7  per  cent, 
for  ordinary. 

There  has  been  quite  an  active  demand 
for  Toronto  Street  Railway  shares  at  from 
55  to  58.  These  shares  so'd  at  65  about 
two  months  ago,  the  decline  being  partly,  if 
not  altogether,  the  result  of  the  boodle  in- 
vestigation that  Judge  McDougall  is  carry- 
ing on.  At  the  figures  quoted  there  are 
good  orders  in  the  market. 


Toronto  real  estate  is  beginning  to  im- 
prove. During  the  last  few  days  quite  a 
number  of  houses  have  been  sold  and  rented; 
and  a  pleasing  feature  about  the  situation 
is  that  many  of  the  houses  being  rented  are 
not  by  people  who  are  merely  changing, 
but  are  being  taken  by  strangers  moving 
into  the  city.  One  agent  last  week  rented 
three  houses  to  outsiders — one  family  was 
from  the  United  States,  another  from  Mont- 
real, and  a  third  from  the  west.  Another 
agent  reported  that  a  client  who  last  year 
had  an  average  of  eight  vacant  houses,  now 
only  had  three.  Loans  on  real  estate  are, 
however,  still  dull. 


The  shareholders  in  a  certain  trust  and 
loan  company,  whose  headquarters  are  in 
Toronto,  narrowly  escaped  getting  any  divi- 
dends this  year.  In  fact,  the  directorate  at 
one  time,  I  understand,  had  actually  de- 
cided to  for  once  skip  paying  anything  to 
the  investors,  so  unsatisfactory  had  the 
year's  business  been  ;  but  before  the  annual 
meeting  day  came  around  it  dawned  on 
somebody  that  certain  of  the  shareholders 
were  in  a  tight  box,  financially  speaking,  and 
that  if  they  wete  deprived  of  their  annual 
dividends  they  would  be  deprived  of  the 
only  source  of  income  they  had.  Then  the 
hearts  of  the  directorate  softened,  and  it 
was  decreed  that  there  should  be  a  dividend 
of  three  per  cent.  AR(,lros. 


HARDWARE 


MANITOBA  IMPROVING. 

MANITOBA  is  progressing.  The 
"  Prairie  Province"  has  had  its  hard 
times,  but  travelers  and  the  press 
tell  us  that  a  brighter  day  is  dawning.  The 
Government  of  the  province  has  recently 
issued  its  last  crop  bulletin  for  the  year,  and 
it  tends  to  brighten  rather  than  dampen  the 
hopes  of  the  people  of  this  country  regard- 
ing trade  prospects  out  there. 

The  province,  according  to  the  report, 
raised  in  the  neighborhood  of  18,000,000 
bushels  of  wheat,  or,  with  2,000,000  in  the 
Territories,  20,000,000  bushels,  being  an 
average  of  a  little  over  17  bushels  to  the 
acre.  Nearly  the  entire  crop  graded  No.  1  and 
No.  2  hard.  All  but  about  6,000,000  bushels 
is  out  of  the  farmers'  hands. ' 

The  Manitoba  farmer  has  never  ex- 
perienced any  difficulty  in  selling  his  wheat. 
About  the  only  thing  that  bothers  him  is  the 
price,  and  he  has  had  good  reason  to  be 
bothered  in  this  respect  ;  but  the  clouds  ap- 
pear to  be  lifting  now.  But  while  the  farmer 
has  been  getting  less  for  his  wheat,  he  has 
been  paying  less  for  the  things  he  buys, 
so  there  has  been  a  gain  as  well  as  a 
loss. 

The  oat  crop  was  2,000,000  bushels, 
barley  3,000,000  bushels,  potatoes  2,036  000 
bushels,  or  153  bushels  to  the  acre,  roots 
2,000,000  bushels,  peas  20,000,  rye  60,  • 
000. 

Manitoba  has  joined  the  farmers  of  the 
older  provinces  in  ihe  cultivation  of  mixed 
farming,  and  the  report  in  question  demon- 
strates this.  During  the  year  the  province 
has  exported  12,000  cattle  and  8,ooo  hogs. 
Then,  sold  by  the  farmers,  and  consumed  in 
the  province,  were  46,183  turkeys,  16,334 
geese,  and  200,000  chickens.  For  2,516200 
pounds  of  butter  $382,347  was  realized. 

Manitoba  has  inherent  in  her  the  pro- 
perties that  promise  to  make  her  one  of 
the  richest  and  best  provinces  of  the  Do- 
minion, but,  like  all  young  communities, 
she  has  had  lessons  to  learn,  and  she  has 
had  to  pay  for  their  learning.  Now,  long 
terms  of  credit  are  being  abolished,  and 
business  in  general  is  being  done  along  bet- 
ter and  more  modern  lines,  and  the  different 
pitfalls  that  have  caught  respective  mer- 
chants and  farmers  will  not  be  fallen  into 
with  the  same  regularity  as  they  have  been. 

Manitoba  has  entered  upon  an  era  of 
steady  development,  and  there  are  none 
that  will  rejoice  more  thereat  than  the 
people  of  Ontario  and  the  east. 


district.  Of  the  three  others,  two  are  located 
in  Bracebridge  and  one  in  Huntsville.  Did 
it  ever  strike  you  why  Muskoka  district  is 
such  a  desirable  place  for  tanneries  ?  Well, 
I'll  tell  you  :  It  is  always  easier  to  bring  the 
hides  to  the  bark  than  the  bark  to  the 
hides. 

"  I  don't  know  about  that,"  interjected  a 
punster.  "  I've  seen  hides  run  away  from 
the  bark — of  a  dog." 


MUSKOKA'S  TANNERIES. 

"  Burk's  Falls  has  a  new  tannery,"  said  a 
traveler  on  Saturday.  "It  is  the  best  and 
largest  tannery  in  Ontario,  and  makes  the 
ourth  industry  of  the  kind  in  the  Muskoka 


PIG  IRON   PRODUCTION. 

IN  its  monthly  review  of  the  pig  iron  pro- 
duction The  Iron  Age  says  :  "  While 
there  has  been  comparatively  little 
change  in  the  number  of  plants  operating,  it 
is  a  noticeable  fact  that  the  make  of  indi- 
vidual works  is  steadily  increasing,  and  this 
in  the  aggregate  is  telling.  On  December 
1st  the  active  furnace  plant,  grouped  ac- 
cording to  fuel  used,  possessed  the  following 
weekly  capacity  : 

Capacity 
per  week, 
Fuel —  Number.     Tons. 

Anthracite 38         21,872 

Coke 124       142,399 

Charcoal 22  4.491 

Totals,  December  1 . .  .     184       168,762 
Totals,  November  1 . . .     181        162,666 

Increase 3  6,096 

The  weekly  product  of  all  the  furnaces  on 
December  1st  compared  as  follows  with  that 
of  preceding  periods  : 

Capacity 
Furnaces     per  week, 
in  blast.     Gross  tons. 
December  1,  1894...       184  168,762 

November  1 181  162,666 

October  1 172  151,135 

September  1 171  151,113 

August  1 135  115356 

July  1 107  85  950 

June  1 88  62,517 

May  1 127  110,210 

April  1 144  126,732 

March   1 133  110,166 

February  1 125  99,242 

January  1 130  99,087 

December  1,  1893. . .       130  99379 

November  1 117  80  070 

October  1 114  73,895 

September    1 125  83434 

August  1 169  107,042 

July    1 220  153,762 

June  1 244  174,029 

May  1 251  181,551 

April  1 255  178,858 

March   1 255  176,978 

February  1 251  171,201 

January  1 246  173,068 

December  i,  1892.    .       246  176,271 

The  position  of  stocks,  sold  and  unsold,  as 
reported  to  us  December  ist,  was  as  fol- 
lows, the  same  furnaces  being  represented 
as  in  former  months  : 

Oct.  1.     Nov.  1.     Dec.  1 

Stocks —  Tons.        Tons.       Tons. 

Anthracite  pig.  .    105,287      96,857      90,091 

Coke  pig 197,427     196,112     256,193 

Charcoal  pig...   221,998     219,351     216,185 

Totals 524,712     512,320     562,469 


MAKING  PUTTY. 

PURE  putty  is  made  of  whiting  and  lin- 
seed oil.  Whiting  is  made  of  chalk, 
which  is  imported  from  England  and 
ground  in  this  country.  Barytes,  mixed  with 
the  whiting,  is  used  as  an  adulterant  of 
putty,  and  cottonseed  oil  is  mixed  with  the 
linseed  oil,  says  a  writer  in  The  New  York 
Sun.  Cottonseed  oil  is  cheaper,  and  a 
slower  dryer  than  linseed;  is  use  is  advan-  ' 
tageous  to  slow  consumers,  as  putty  mixed 
with  part  cottonseed  oil  keeps  in  order 
longer.  Linseed  oil  putty  is  .  used  more  by 
decorators  and  painters  and  other  Lrge  con- 
sumers who  use  up  putty  quickly.  It  is  put 
up  for  the  trade  in  barrels  of  800  pounds, 
kegs  of  300  pounds,  tubs  of  100  to  1 10 
pounds,  in  cans  of  1  to  100  pounds,  and  in 
bladders;  it  keeps  best  in  bladders,  and  the 
bulk  of  the  putty  exported  goes  in  that  form. 
Putty  made  in  the  eastern  cities  of  the 
United  States  is  sold  on  the  Atlantic  sea- 
boardand  in  the  South,  but  not  much  east- 
ern putty  is  sold  in  the  west,  for  there  are 
putty  factories  in  the  northern  and  western 
cities.  The  United  States  exports  putty  to 
Canada,  Mexico,  the  West  Indies,  South 
America,  and  the  Sandwich  Islands.  Manu- 
facturers make  colored  putties  to  order,  and 
white,  brown,  and  black  putties  are  kept  in 
stock.  Putty  has  a  variety  of  uses  besides 
those  already  mentioned,  and  the  very  fam- 
iliar one  of  setting  glass.  Bro-vn  putty  is 
used  to  point  brownstone  buildings,  and 
putty  is  sometimes  used  in  pointing  up  brick 
buildings.  Black  putty  is  used  in  stove 
foundries.  Plumbers  use  putty.  Sometimes 
scene  painters  reduce  it  and  put  it  on  can- 
vas to  paint  over.  There  are  three  or  four 
putty  manufactories  in  New  York  and  more 
in  Brooklyn.  A  single  firm  of  manufacturers 
in  New  York  has  sold  more  than  17,000  tons 
in  a  year.  These  seem  like  large  figures, 
but  they  are  less  surprising  from  the  fact 
that  there  are  few  articles  of  more  common 


USE  ODD  ENDS  WISELY. 

Distinction  may  be  won  by  a  wise  use  of 
the  odd  ends  of  life,  remarks  an  exchange. 
Oliver  Wendell  Holmes  achieved  literary 
distinction,  though  he  was  one  of  the  busiest 
and  most  successful  of  physicians,  and  Pro- 
fessor of  Anatomy  in  Harvard  College,  the 
secret  of  his  success  as  a  man  of  letters  be- 
ing that  he  kept  the  pen  busy  during  the 
spare  moments  which  ordinary  men  would 
have  allowed  to  go  to  waste.  By  duly  econ- 
omizing stray  bits  of  time,  Mr.  Edmund  C. 
Stedman,  the  well-known  banker,  obtained 
his  well-earned  reputation  as  poet  and  critic. 
Genius,  allied  to  industry,  finds  expression 
under  all  conditions. 


It  shows  confidence  in  your  goods  to  ad- 
vertise them.  Confidence  is  contagious  and 
begets  customers. — Printers'  Ink. 


HARDWARE 


HEMATITE  ORES. 

IF  iron  was  the  soul  of  every  other  manu- 
facture and  the  mainspring  of  civilized 
society  in  Francis  Horner's  time,  says  a 
writer  in  Colliery  Journal,  it  is  still  more 
palpably  so  now,  seeing  the  additional  uses 
to  which  it  has  been  applied  and  the  ex- 
traordinary extent  of  its  development.  For- 
tunately for  this  great  staple  industry  of  the 
country,  the  materials  upon  which  it  is  de- 
pendent are,  in  one  form  or  another,  varied 
and  abundant,  and,  so  far  as  the  ores  are 
concerned,  we  have  no  need  to  fear  ex- 
haustion. The  sources  from  which  these 
minerals  are  derived  have,  in  the  writer's 
time,  been  vastly  multiplied.  The  writer 
was  an  exhibitor  of  minerals,  and  fossils 
found  in  connection  therewith,  in  the  great 
exhibition  of  1851,  and  his  small  collection 
was  purchased  by  Sir  Henry  De  la  Beche, 
then  at  the  head  of  the  Geological  Survey, 
for  the  Museum,  Jermyn  street,  and  partly 
for  exchange  of  other  specimens  with  the 
French  Jardin  des  Plantes.  But  his  collec- 
tion of  ores  was  insignificant  compared  wiih 
the  magnificent  collection  of  iron  ore  brought 
together  by  Mr.  S.  Blackwell  from  different 
localities,  and  who,  considering  that  the 
practical  utility  of  the  collection  would  be 
greatly  increased  by  an  exact  knowledge  of 
the  ores,  generously  gave  the  sum  of  ^500 
towards  the  expenses  of  an  analytical  inves- 
tigation of  the  more  important  varieties  of 
them.  It  is  astonishing  the  start  given  by 
the  exhibition  to  the  use  of  iron  ores.  It  led 
also  to  the  importation  of  foreign  iron  ores 
of  very  superior  quality,  chiefly  haematites, 
some  of  which  have  since  been  dis- 
covered in  quarters  where  no  one  had 
looked  for  them  in  our  own  country.  Some 
thirty  years  ago  loose  blocks  of  ferruginous 
matter  were  observed  lying  on  the  Yorkshire 
coast.  They  were  taken  away,  tried,  and 
found  to  contain  a  large  percentage  of  iron. 
It  occurred  to  the  gentleman  who  made  the 
discovery  that  it  would  be  well  to  try  to  find 
out  where  these  blocks  came  from,  and  so 
trace  them  to  their  native  bed.  On  going 
to  the  spot  and  looking  up  he  saw  that  they 
had  fallen  from  the  cliff  close  by,  and  that 
the  parent  rock  was  a  valuable  bed  of  iron 
ore,  which  subsequent  researches  proved  to 
extend  many  miles  among  the  Cleveland 
hills.  This  was  in  the  lias,  a  formation  con- 
sisting, it  need  scarcely  be  said,  of  two  di- 
visions, upper  and  lower,  composed  of  clay, 
lime,  and  sand,  each  representing  a  succes- 
sion of  events  in  the  world's  history,  during 
which  the  bed  of  the  ocean  was  the  recep- 
tacle of  fine  sediment  brought  by  waves  of  a 
sea  which  had  wasted  away  other  rocks  to 
obtain  it.  The  same  may  be  said  of  that 
other  remarkable  seam,  also  in  the  has,  ex- 
tending from  Redcar  to  Middlesbrough, 
over  hundreds  of  square  miles,  and  well 
known  along  the  Whitby  coast  for  its  organic 
remains,  itsjet,  and  the  alum  sometimes  ex- 
tracted from  its  shale.     The   nature   of  the 


beds  shows  the  condition  of  the  sea  at  the 
time  of  their  deposition;  for  ages  upon  ages 
it  rained  down  sand  and  fine  sediment,  with 
such  an  excess  of  lime  or  iron  that  animal 
life  was  driven  into  other  waters;  then  it 
became  clear,  so  that  fish  found  a  congenial 
element,  and  crowds  of  stony  zoophites  built 
up,  out  of  the  lime,  those  wondrous  forms 
we  so  often  see.  At  times  the  sea-bed  be- 
came dry,  and  fish-lizards  and  reptiles 
crawled  about  on  the  slushy  bed  and  left 
their  impressions  or  their  bodies  to  be  buried 
by  the  next  deposit  of  mud  the  rains  and 
rivers  brought  down. 

Sometimes  the  iron,  where  not  in  excess, 
formed  itself  into  nodules,  as  in  an  isolated 
patch  of  lias  rock  on  which  the  town  of 
Prees  stands  on  the  borders  of  Shropshire  ; 
and  so  closely  do  they  resemble  the  nodules 
of  the  clay  ironstones  of  the  Shropshire  and 
Staffordshire  coalfields,  that  a  few  years  ago 
the  writer  was  called  upon  for  an  opinion  as 
to  the  probability  of  finding  coal.  He  had 
the  greatest  difficulty  in  persuading  the  sink- 
ers, who  were  South  Staffordshire  men,  and 
who  had  gone  down  30  yards,  that  this  shaft 
was  in  the  has  and  not  in  the  coal  measures. 
Moreover,  it  was  contended  in  some  quarters 
that  they  were  the  pennystone  ironstone 
nodules  that  were  being  brought  up  ;  and  it 
was  not  till  Lord  Hill,  of  Hawkstone  (to 
whom  the  estate  belonged),  put  his  veto  on 
it  that  the  men  were  stopped.  The  car- 
boniferous or  mountain  limestone,  again,  not 
only  in  the  north  but  south,  has  of  late  years 
yielded  large  quantities  of  this  class  of  ores, 
called  haematite.  Sometimes  it  occurs  in 
veins,  in  cracks,  in  hollows,  and  at  others 
in  stratified  masses,  extending  long  dist- 
ances. It  is  variously  called,  from  its  appear- 
ance, kidney  iron  ore,  red  iron  ore,  and 
brown  iron  ore  ;  but  the  chief  difference  in 
the  color  of  the  latter  two  is  held  to  be  due 
to  atmospheric  action, or  the  action  of  oxygen 
in  some  way.  The  chief  sources  of  the  sup- 
ply of  haematite  iron  ores  are  or  were  in  the 
north — Whitehaven,  Alston  Moor,  Wear- 
dale,  Cleveland,  Northampton,  and  Ulver- 
stone,  the  latter  being  that  which  has  found 
its  way  most  in  the  midland  counties  of  Staf- 
fordshire and  Shropshire.  It  is  the  abund- 
ance and  cheapness  and  high  percentage  of 
iron  contained — ranging  from  28  to  60  or  70 
per  cent,  of  iron — which  has  swamped  the 
ironmakers  in  the  Midlands, dependent  upon 
clay  iron  ores,  and  given  to  the  north  its  vast 
development  and  ascendency. 


ONTARIO   MINING    INSTITUTE. 

The  ordinary  general  quarterly  meeting  of 
the  Ontario  Mining  Institute  will  be  held  in 
Kingston  on  Thursday  and  Friday,  January 
3  and  4.  The  programme  for  the  meeting 
includes  papers  by  Prof.  W.  L.  Goodwin, 
B.Sc,  F.R.C.S.,  Kingston,  on  "Nature's 
Concentration  Works";  by  T.  L.  Walker, 
M.  A.,  Kingston,  on  "Examples  of  Nature's 
Concentration  of   Valuable  Minerals "  ;   by 


Dr.  A.  P.  Coleman,  Toronto,  on  "  Gold  in 
Ontario,  and  Its  Associated  Rocks  and 
Minerals  "  ;  by  Prof.  William  Nichol,  M.  A., 
Kingston,  on  "Boron;  Its  Detection  in 
Minerals  and  Uses"  ;  by  Mr.  W.  G.  Millar, 
B.  A.,  Kingston,  on  "  Typical  Ontario 
Rocks,"  and  others.  Discussions  on  o.her 
questions  will  take  place.  Special  arrange- 
ments with  the  railways  have  been  made. 


ASBESTOS. 


GEORGE  STEWART,  in  a  recent 
article  published  in  The  Week,  says 
that  for  several  years  the  principal 
supply  of  asbestos  was  yielded  by  Italy,  for 
though  it  occurs  in  Germany,  Russia,  Spain, 
Portugal  and  other  countries  in  Europe, 
Australia,  China  and  Japan,  and  a  section  of 
Africa,  it  is  unfit  to  enter  into  competition 
with  the  long-fibred  Italian  variety,  or  to  the 
still  more  valuable  Canadian  product — 
though  of  shorter  fibre — which  hold  a  dis- 
tinct place  in  our  industrial  arts.  The  Italian 
asbestos  differs  from  the  Canadian  article  in 
color,  being  a  brownish  grey,  while  the  latter 
is  almost  a  pure  white,  and,  when  newly 
broken; possesses  aprettygreen  tint.  Though 
asbestos  has  been  known  to  exist  in  the 
province  of  Quebec  for  more  than  half  a 
century,  it  is  only  a  few  years  ago  that  the 
minds  and  capitalists  were  turned  to  the  de- 
velopment of  the  vast  deposits  which  abound 
in  Thetford  of  Black  Lake,  on  the  line  of 
the  Quebec  Central  railway, between  Quebec 
and  Sherbrooke.  Twenty  years  since  the 
mineral  was  used  in  but  few  manufactures, 
to-dayit  is  employed  inmore  than  a  hundred, 
and  new  uses  are  found  for  it  continually  in 
the  various  arts  of  commerce.  The 
Canadian  mines  yield  the  best  quality 
for  spinning  and  fine  manufacturing 
purposes,  and  easily  command  super- 
ior prices  in  the  markets  of  the  world. 
A  few  years  ago,  the  first  quality  brought 
$250  a  ton.  It  is  considerably  less  now,  ow- 
ing to  a  variety  of  causes,  chief  among 
which  may  have  been  over-production,  but 
its  prestige  is  still  maintained.  There  are 
three  grades.  No.  2  and  No.  3  are  largely 
used  in  the  coarser  arts,  while  No.  1  is  used 
for  spinning    and  weaving.     Canadian   as- 

Works :  St.  Helens,  England 

Pilkincton  Bros. 

LIMITED 

MANUFACTURERS   OF 

Polished  Plate 

AND 

Window  Glass 

Bevelled  Plate 

and  Mirrors 

Rolled  Plate,  Ornamental  Cathedral,  etc. 

Depots: 


,     ]?usl>y  Lane,  Montreal. 
.Hercor  Street,  Toronto. 


HARDWARE 


bestos  belongs  to  the  talc  or  serpentine  group 
of  minerals,  and  extends  through  the  eastern 
townships,  from  the  boundary  of  Vermont 
to  the  Peninsula  of  Gaspe.  The  area  of  the 
mines  is  confined,  practically,  to  the  town- 
ships of  Thetford,  Ireland,  Coleraine  and 
Wolfestown.  The  resistant  action  of  the 
asbestos  fibre,  or  of  cloth  woven  from  the 
fibre,  to  heat,  is  one  of  its  most  wonderful 
properties.  Temperatures,  of  2,000  to  3,000 
deg.  are  easily  withstood,  while  with  some 
varieties  a  temperature  of  5,000  deg.  Fahr. 
has  apparently  produced  no  visible  effect. 
Its  property,  also,  of  successfully  resisting 
the  action  of  acids  is  one  of  great  value,  and 
these  properties  render  this  substance  of 
great  importance  in  certain  chemical  oper- 
ations, so  much  so  that  its  use  in  this  direc- 
tion is  rapidly  increasing. 

The  uses  to  which  this  remarkable  pro- 
duct has  been  put  are  numerous,  and  include 
the  manufacture  of  cloth  for  firemen,  theatre 
curtains,  mail  bags,  fire  shields,  fireproof 
paper,  roofing  and  flooring,  packing  in  fire- 
proof safes,  piston  packing  in  steam  engines, 
filters,  fire-proof  paints,  wall  papers,  cover- 
ings for  steam  pipes  and  boilers,  mill  boards, 
etc. 

J.  A.  Fisher,  who  has  a  large  practical 
knowledge  of  asbestos  mining,  thus  de- 
scribes the  Quebec  asbestos  :  "  In  the  as- 
bestos bearing  rock  proper,  the  veins  of 
asbestos  are  seen,  without  any  special 
arrangement,  intersecting  the  mass  of  the 
rock,  generally  in  every  direction.  In  size 
they  range  from  mere  threads,  sometimes 
close  together,  to  a  thickness  of  one  or  two 
inches.  Hand  labor  has  been  largely  super- 
seded in  Canada  by  the  use  of  steam  der- 
ricks, drills  worked  by  compressed  air,  and 
other  appliances.  When  a  block  of  asbestos 
bearing  rock  has  been  displaced  by  the 
usual  methods  employed  in  blasting,  the 
pieces  are  broken  up,  barren  rocks  removed 
to  dumps  or  waste  heaps,  and  the  remain- 
der passed  through  the  process  of  cobbing, 
whereby  the  remaining  rock  is  removed  and 
the  asbestos  exported  ready  for  the  manu" 
facturer  " 


AUSTRALIAN  TIN   PRODUCTION. 

The  New  South  Wales  Department  of 
Mines  estimates  the  quantity  of  tin  raised 
and  exported  from  that  Australian  district 
during  twenty-one  years  ending  December 
30,  1892,  in  round  figures  at  121,912  tons. 
This  includes  tin  in  the  shape  of  both  ore 
and  ingots.  Its  production  is  becoming  one 
of  the  settled  industries  of  the  country,  the 
quantity  raised  depending  entirely  upon  the 
prices  realized.  The  manufacture  of  tin 
plates,  however,  is  not  yet  on  the  list  of  New 
South  Wales  industries.  All  manufactured 
tin  is  imported,  and  is  extensively  used  for 
canning  purposes.  The  quantity  of  tin  plates 
imported  during  1892  amounted  to  62,078 
packages,  also  19,033  packages  of  tin  ware. 
The  supply  of  tin,  according  to  the  colonial 


statement,  is  ample  for  all  home  require- 
ments, the  deeper  deposits  and  lodes 
having  scarcely  been  touched  yet. 

AMBER,    ITS   MINES   AND  ORIGIN. 

The  greatest  amber  mines  in  the  world, 
the  Anna  and  the  Palmnicken,  are  located 
on  the  north  coast  of  the  Baltic  Sea,  and 
supply  over  90  per  cent  of  the  amberoid  sold 
in  the  markets  of  Europe,  Great  Britain, 
Asia,  Japan,  China  and  America,  says  an  ex- 
change. Amberoid  is  the  result  of  amber 
compressed  into  one  solid  mass  by  hydraulic 
pressure.  There  are  employed  in  these 
mines  and  manufacturing  processes  about 
2,000  people  who  prepare  the  products  for 
the  market  ready  for  the  manufacturer.  The 
output  in  the  crude  material  amounts  an- 
nually to  about  $1,000,000.  Amber  is  the 
gum  of  a  conifer,  but  of  what  species  no  one 
knows.  It  belonged  to  the  first  period  of 
vegetation  of  the  earth.  No  one  knows  in 
what  climate  these  trees  grew  and  no  fossil 
traces  of  them  are  left  for  the  geologist.  It 
is  not  improbable  that  they  produced  amber 
and  were  stately  trees  millions  of  years  ago. 
Dr.  R.  Klebsberg,  the  highest  authority  on 
this  subject,  says  there  aie  2,000  different 
varieties  of  insects  found  imprisoned  in 
amber  and  this  gives  a  pretty  correct  idea  of 
the  fauna  in  the  remote  age  in  which  they 
lived. 


WIND  POWER. 


The  utilization  of  wind  power,  says  Age  of 
Steel,  dates  back  to  the  early  ages  of  the 
human  race.  Nature  furnished  it  without 
cost,  and  suggested  its  uses.  Plaited  grass 
or  straw  provided  a  sail  for  the  boat  and  im- 
pulse for  a  raft,  and  eventually  graduated  in 
the  motive  power  of  huge  ships  and  lofty 
wind  mills.  Other  forms  of  propulsion  not 
so  vagrant  or  uncertain,  and  more  directly 
under  the  control  of  the  human  hand,  have 
displaced  wind  power  in  many  forms  of 
service,  but  the  innovation  has  not,  nor  never 


will  entirely  supplant  the  utilization  of  mov- 
ing air.  Of  air-motors  and  wind  mills  there 
are  more  in  use  than  is  generally  supposed. 
From  estimates  made  less  than  a  decade 
ago,  there  were  not  less  than  750,000  of  these 
in  practical  use  in  the  United  States.  It  is 
more  than  probable  that  these  forms  of  wind 
service  have  made  considerable  increase  in 
the  period  named.  In  the  rapidly  settled 
areas  of  the  west,  the  tall  white  wind  mill 
on  a  farm  is  as  common  as  the  little  school 
house  on  the  hill.  They  are  likely  to  be 
more  so,  as  vast  territories  under  the  plow 
reverse  the  conditions  that  were  favorable  to 
numerous  streams,  that  ran  their  course 
along  the  plateaus  and  the  hollows  made 
by  nature,  between  the  crests  of  land  rounded 
out  in  numerous  slopes  and  hills.  As  the 
slough  is  tapped,  and  the  half-buried  creeks 
are  cut  off  from  their  diverted  or  land-ab- 
sorbed supplies,  and  the  artesian  well  or  a 
remote  pool  is  necessary  for  irrigation  and 
the  watering  of  stock,  the  wind  mill  is  des- 
tined to  be  extensively  used.  In  electric 
lighting  it  has  already  furnished  several  ex- 
amples of  enterprise  and  success,  which  pro- 
bably will  multiply  as  time  and  intelligence 
develop  closer  economics  and  more  available 
service. 


DESPISED  CALLINGS. 

I  was  in  the  saloon  of  a  steamer  on  the 
west  coast  of  Scotland  last  Christmas  holi- 
day, says  a  writer  in  an  exchange,  and  there 
fell  into  conversation  with  a  melancholy  man, 
a  brother  Scot,  sentimental,  like  all  the  race, 
and  also,  as  presently  appeared,  lamentably 
drunk.  "  It's  a  sair  warld,  this,"  said  he.  I 
said  I  thought  there  wasn't  much  the  matter 
with  the  world  as  far  as  I  knew  it.  "Aye, 
weel,"  he  said,  "but  ye  ken  I'm  a  plumber, 
and  it's  aye  a  sair  warld  tae  a  plumber."  I 
condoled  with  him,  though  secretly  glad  to 
hear  that  that  perverse  and  evil  race  were 
thus  afflicted.  "And  what's  your  trade?"  he 
asked.  I  said  I  was  a  schoolmaster.  "  Gie's 
ver  hand,"  said  he  ;  "  I'm  fu'  o'  seempathy  ; 
we  baith  belang  tae  a  puir  despised  calling." 


Clauss  Scissors 

GUARANTEE 

These  Scissors,  if  stamped  "  Clauss,  Fremont,  O.", 
are  fully  warranted.  If  not  perfectly  satisfactory, 
return  them  to  your  dealer  and  get  a  new  pair. 


CLAUSS  SHEAR  CO.    e7  Adelaide  East  Toronto. 
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37    FRONT  STREET  WEST. 
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INDUSTRIAL  MISFITS. 

THE  industrial  misfit,  writes  Fred. 
Woodrow  in  Age  of  Steel,  is  not  a 
rarity.  He  may  be  a  mistake,  an  ac- 
cident or  a  misfortune,  but  as  to  who  or 
what  may  be  sponsor  for  his  existence,  the 
fact  that  he  is  still  wearing  shoe  leather  and 
making  a  useless  but  heroic  effort  to  fit  a 
round  peg  in  a  square  hole,  is  one  of  those 
undeniable  things  that,  like  a  nasal  wart  or 
a  third  leg,  have  lo  be  accepted  and  endur- 
ed. The  human  misfit  is  to  be  found  in 
every  walk  of  life  ;  we  meet  him  on  the  top 
of  the  staircase,  and  rub  against  him  on  the 
door  mat.  He  is  not  a  lone  sparrow  on  the 
housetops  of  legislation,  nor  is  he  unknown 
in  the  pulpit.  Sirange  as  it  may  seem,  he 
is  found  among  financiers,  where  he  cracks 
more  golden  eggs  than  he  gathers  ;  and  also 
among  aldermen,  who,  while  capable  of 
poundingsand  and  navigating  ashovel, are  as 
unequal  to  the  task  of  municipal  government 
as  a  cat  would  be  in  opening  oysters.  In 
some  instances  this  reversal  of  the  law  of 
fitness  may  be  due  to  the  personal  ambition 
in  which  a  pea  has  pumpkin  aspirations  ; 
perhaps   to    personal  vanity,  where   a  little 


blue  hen  essays  to  lay  a  turkey's  egg;  or,  as 
is  more  often  the  case,  where  fond  but  foolish 
friends,  who  imagine  that  a  successful  man 
in  science,  art,  statesmanship  or  business, 
can  be  made  to  order  as  an  overcoat  or  a 
peach  pie.  But  be  the  responsible  causes 
what  they  may,  the  results  are  the  same.  If 
we  attempt  to  make  fence  posts  of  tooth 
picks  and  levers  of  goose  quills,  to  teach 
sparrows  music  and  open  oysters  in  search 
of  beeswax,  we  would  probably  be  handed 
over  to  the  lunacy  commissioner.  It  is  a 
fact,  however,  that  in  picking  the  trade  or 
profession  of  a  child  or  a  friend,  many  of  us 
are  without  sense  or  discrimination. 

In  the  great  constituency  of  industry,  in 
which  the  majority  of  civilized  nations  are 
included,  mistake  or  coercion  in  the  choice 
of  a  trade  is  among  the  grave  misfortunes 
of  the  present  day,  as  indeed  it  has  been  of 
all  others.  It  is  true  that  a  mistaken  voca- 
tion is,  in  numerous  instances,  forced  on  its 
unfortunate  victim.  If  he  is  a  failure  or  a 
misplaced  entity,  a  mechanical  genius  carry- 
ing a  hod,  or  a  born  manager  of  men  driving 
mules,  other  hands,  and  not  his  own,  have 
closed  the  door  of   his  iron  cage  and  prac- 


tically submerged  his  personality.  It  is  to 
the  credit  of  our  general  humanity  that  so 
many  of  our  industrial  misfits  make  the  best 
of  a  grave  misfortune  by  a  patient  and  man- 
ly submission  to  the  inevitable,  and  go 
through  life  with  the  sting  in  their  souls 
known  only  to  themselves. 

Now,  while  it  is  not  possible  to  even 
things  up  in  this  matter  of  industrial  misfits, 
it  is  possible  to  so  mend  our  ways  as  to  spare 
the  world  much  of  the  disaster  and  suffering 
resulting  from  the  folly  of  our  attempt  to 
make  others  what  God  never  intended  them 
to  be.  We  look  upon  our  trade  schools  as  a 
probable  escape  from  many  of  our  other  un- 
avoidable mistakes.  The  bent  of  a  boy's 
mind  and  the  nature  of  his  capacity  can  be 
thus  discovered,  and  if  accepted  lor  what 
they  are  and  signify,  we  shall  have  better 
workmen  and  more  contented  men.  In 
spoiling  God's  work  we  spoil  man's  useful- 
ness and  happiness. 


Better  train  service  is  wanted  between 
Toronto  and  Hamilton,  and  the  Boards  of 
Trade  of  the  respective  cities  are  co-operat- 
ing in  lhe  matter. 


We  are  prepared  to  book 
Import  Orders  for 


WINDOW  GLASS 


IVE  US   AN  OPPORTUNITY 
OF    QUOTING. 


Our  Travelers  will  call  early  in  January. 


Sanderson  Pearcy  &  Co. 


61,  63  and  65 
Adelaide  Street  West 
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FROSTY  SHOW  WINDOWS. 

A  CORRESPONDENT  wrote  Metal 
Worker  the  other  day,  asking  for  a 
receipt  for  keep  ng  show  windows 
from  frosting.  The  following  was  the 
reply  : 

"  Various  means  have  been  adopted  for 
overcoming  the  difficulty  mentioned  by  our 
correspondent,  and  we  cannot  do  be  terthan 
refer  to  some  of  those  described  by  mem- 
bers of  the  trade  and  published  in  earlier 
issues  of  the  paper.  According  to  one  cor- 
respondent, the  plates  of  the  show  windows 
are  first  encased  inside  with  glazed  sash, 
well  fitted.  One  and  a  quarter  inch  holes 
are  then  bored  about  6  inches  apart  through 
the  outside  panel,  under  the  floor  of  the 
show  window.  Then  half-inch  holes,  2 
inches  apart,  are  bored  through  the  floor  of 
the  show  window,  as.  close  to  the  outside 
plates  as  possible.  At  the  top  of  the  win- 
dow, either  through  the  sash  or  ceiling,  the 
same  number  of  holes  of  the  same  size  are 
made  as  in  the  base.  This  arrangement  is 
said  to  secure  entire  freedom  from  the  frost 
collecting  on  the  glass. 

'•  Another  dealer  has  the  windows  made 
in  sections,  matched  together  and  placed  on 
the  outside  of  the  plate  glass,  with  the  de- 
sired results.  He  has  two  windows  7  feet 
wide  and  9  feet  high,  and  three  windows  1% 
feet  wide  of  the  same  height,  with  a  light 
transom  sash  over  each.  Still  another 
writer  has  sliding  sash,  well  fitted,  at  the 
back  of  his  show  windows,  leaving  a  space 
for  the  display  of  the  goods  between  the 
sliding  sash  at  the  rear  and  the  plate  glass 
in  front.  Half  a  dozen  ^-inch  holes  are 
bored  in  the  outside  sash  and  bottom  and 
as  many  more  at  the  top  of  the  sash.  As  a 
result  of  this  arrangement,  he  says  that  for 
ten  years  he  has  had  clean  windows,  while 
those  of  his  neighbors  are  obscured  by  frost 
in  cold  weather.  Lamps  or  gas  cannot  be 
used  in  the  window  without  the  glass  frost- 
ing, but  electric  light  can  be  employed  with- 
out any  ill  effects.  In  one  of  the  cities  in 
Michigan  there  are  a  number  of  stores  hav- 
ing the  show  windows  arranged  with  a  ven- 
tilator at  the  bottom,  admitting  the  cold  air 
from  the  outs  de,  and  a  conductor  pipe  at 
the  top  of  the  window,  leading  into  a  chim- 
ney, which  causes  a  circulation  of  air,  re- 
sulting in  about  the  same  temperature  on 
the  outside  and  inside  of  the  plate  glass, 
which  keeps  it  free  from  frost.  Still  another 
plan  for  preventing  the  gathering  of  frost  on 
show  windows  is  to  case  the  windows  on  the 
inside  with  sliding  sash,  thereby  keeping  out 
dust  and  making  a  good  show-case  for  the 
display  of  goods.  Over  the  door  is  a  tran- 
som 3x4  feet,  which  is  never  closed  within 
6  inches,  it  being  hung  from  the  bottom,  and 
serves  as  a  ventilator,  taking  air  from  the 
ceiling.  When  the  show  windows  are  light- 
ed in  the  evening  one  of  the  sliding  sashes 
is  left  open,  in  order  to  secure  the  benefit  of 
the  transom  ventilator.     The  store  is  steam- 


heated,  although  a  stove  or  furnace-heated 
store  will  probably  workunder  the  same  plan. 
A  correspondent  in  the  State  of  Maine  writes 
that  he  had  two  show  windows  in  his  store 
encased  with  glazed  sash  for  the  display  of 
cutlery,  guns,  and  other  goods  of  iron  and 
steel.  Noticing  that  one  of  the  windows 
remained  entirely  fiee  from  frost,  while  the 
other  one  was  completely  obscured  by  it,  he 
examined  the  frosty  one  and  found  that  the 
carpenter,  in  putting  up  the  inside  sash,  had 
not  made  a  close  fit  between  the  sash  and 
the  walls.  This  permitted  the  warm  air 
from  the  store  to  enter  and  come  in  contact 
with  the  outside  glass,  where  it  condensed 
and  formed  a  thick  coating  thereon.  This 
opening  was  stopped,  and  there  was  no  fur- 
ther trouble  with  frost.  Neither  of  the  in- 
side sashes  were  air  tight,  but  the  correspon- 
dent states  that  they  need  to  be  reasonably 
tight  and  the  doors  kept  closed  as  much  as 
possible.  A  window  without  inside  protec- 
tion may  be  kept  clear  of  frost  by  creating  a 
circulation  of  the  air  in  contact  with  it  by 
means  of  a  revolving  fan  or  other  contriv- 
ance for  keeping  the  air  in  motion." 


the  "  Eclipse"  door  checks  are  packed  with 
detachable  feet,  so  that  the  same  check  can 
be  applied  to  either  the  door  or  the  casing, 
as  desired.  The  detachable  foot  for  attach- 
ing to  the  door  is  so  arranged  that  the  cylin- 
der may  be  properly  adjusted,  in  or  out,  to 
suit  doors  differently  set  in  their  frames.  The 
set  screw  holds  the  cylinder  firmly  when 
adjusted.  All  parts  of  springs  and  checks 
are  interchangeable,  so  that  in  case  of  break- 
age any  part  may  be  re-ordered. 


THE   "ECLIPSE"  DOOR  SPRING. 

H.  S.  Howland,  Sons  &  Co.  are  putting 
on  the  market  the  patent  "  Eclipse ''  door 
springand  check,  of  which  the  accompanying 
are  illustrations.  The  "Eclipse''  spring  is  suit- 
able for  either  right  or  left  hand  doors.  The 
spring  is  adjustable  tension,  compact  and 
powerful,  and  is  made  from  extra  heavy 
clock-spring  steel  of  the  finest  quality.    All 


CARING  FOR  LAZINESS. 

The  queerest  vehicle  seen  on  the  streets 
for  many  days  came  over  Brooklyn  bridge 
one  afternoon  and  halted  in  front  of  the 
office  of  a  newspaper  correspondent.  A 
large  crowd  gathered  and  discussed  the  two 
black  footmen,  the  bicycle  wheels  and  pedals 
and  the  box — like  that  of  a  handsome  cab- 
in which  the  designer  of  the  machine  was 
seated.  The  ng  is  called  "  the  hansom  cab 
cycle,"  and  is  an  adaptation  of  the  modern 
tricycle  to  the  use  of  women,  invalids  or  lazy 
persons,  who  may  choose  to  ride  over  pneu- 
matic-tired wheels  and  let  somebody  else  do 
the  propelling.  The  motive  power  for  the 
machine  was  easily  furnished  by  the  two 
silk-tiled  colored  gentlemen.  After  doing 
Park  Row  they  propelled  the  cab  cycle  up 
town  and  caused  quite  a  stir  around  Madi- 
son Square  Garden,  where  the  cracks  were 
breaking  records. 


The  man  whose  claim  is  recorded  in  the 
advertising  columns  is  the  man  who  holds  a 
first  mortgage  on  the  tidal  wave  of  pros- 
perity. 


Door  Spring: 


Cm  ck   ran  Ai'i'i-YiNi,    in   Hook. 


Chuck  for  Afhlving  to  Casing. 


HARDWARE 


Cheese  Factory  Milk  Can  Trimmings 


Our  experience  in  the  manufacture  of  these 
goods  gives  us  the  advantage  of  knowing 
just  what  the  makers  of  the  cans  want. 

SEE    OUR    NEW    SAMPLES    BEFORE    BUYING 


BROAD  HOOP 


THOS.  DAVIDSON  &  CO. 


IRON   CLAD 


Montreal 


BRITISH  IRON  IN  THE  STATES. 

A  RETURN  shown  Hardware  by  a 
Montreal  iron  man,  this  week,  is 
interesting,  as  bearing  out  what  was 
said  a  couple  of  weeks  ago  about  increased 
American  importations  of  British  tin  plate 
during  October  of  this  year. 

It  appears  that  the  remark  not  only  ap- 
plies to  tin  plate,  but  to  several  other  lines 
as  well.  For  instance,  the  British  exports  of 
pig  iron  to  the  United  States  were  ,£8,502, 
against  £6,719  in  September,  and  steel 
^32,660,  against  ,£32  361  in  September.  In 
a  word,  the  amount  paid  by  American  con- 
sumers for  British  iron  and  steel  productions 
during  October  was  considerably  greater 
than  in  the  month  previous,  pig  iron,  hoops 
and  sheets,  cast  and  wrought  iron,  and  tin 
plates  being  the  notable  lines,  the  aggregate 
amount  being  .£370,094  for  October,  this 
year,  against  ,£278,165  in  September,  or  an 
increase  of  .£91,929. 


A  BUSY  STEEL  AND   FORGE   CO. 

THE  Nova  Scotia  Steel  a  id  Forge  Co., 
Ltd.,  New  Glasgow,  N.S.,  cannot 
well  complain  of  hard  times. 

On  Saturday,  December  1st,  the  firm 
shipped  by  special  train  to  Quebec  a  new 
intermediate  shaft  for  the  s  s.  Rosarian. 
This  steamer  is  one  of  Allan  Bros.'  largest 
boats,  and  carries  4,000  tons  dead  weight. 
The  shaft  is  26  feet  long,  with  two  solid 
forged  couplings,  each  24  inches  diameter 
and  3^  inches  thick.  Shaft  was  finished  by 
this  company,  complete,  ready  to  place  in 
ship,  the  weight  being  10,950  lbs.  Less 
than  one  week  elapsed  from  the  time  the 
steel  ingot  went  into  the  forge  until  finished 
shaft  was  in  place  in  the  ship.  This  time 
included  the  transportation  of  shaft  655 
miles  by  rail. 

This  is  only  hne  of  many  steamship  shafts 
the  company  has  turned  out  at  these  works 

The  firm  has  now  in  hand  a  large  steel 
two-throw  crank  shaft  for  Vancouver,  Brit- 
ish Columbia,  which  is  to  replace  an  iron 
shaft  now  broken  in  one  of  the  largest  lum- 
ber mills  on  the  Pacific  coast.     In  this  case, 


also,  despatch  is  of  the  utmost  importance, 
as  vessels  are  now  lying  alongside  of  mill 
waiting  for  cargoes  of  lumber,  which  must 
be  sawn  before  they  can  be  loaded,  and  this 
cannot  be  done  before  the  crank  shaft  is  in 
place.  This  crank  will  cross  the  continent 
by  express  and  is  the  second  one  so  shipped 
from  New  Glasgow  to  the  Pacific  coast. 

The  reputation  of  the  New  Glasgow 
works  has  extended  all  over  the  Dom  nion, 
as  evinced  by  the  fau  that  their  forgings  are 
to  be  found  in  almost  all  the  large  steamers 
on  the  St.  Lawrence,  the  Canadian  lakes 
and  the  British  Columbia  coast.  Indeed, 
the  largest  boats  built  on  the  coast  have  all 
been  supplied  with  forgings  from  New  Glas- 
gow. In  addition  to  steamship  work,  all  the 
forgings  for  the  Esquimalt  graving  dock 
were  supplied  from  New  Glasgow,  as  also 
were  the  heavy  forgings  for  the  gates  of  the 
Sault  Ste.  Marie  canal.  Within  a  few  days, 
the  works  have  shipped  to  Inglis  &  Hunter, 
of  Toronto,  the  shafting,  pistons,  cranks, 
and  indeed  all  the  forgings,  required  for  the 
steamer  now  being  built  by  the  Northern 
Transportation  Co.,  at  Collingwood.  The 
forgings  required  for  the  new  engine  of  the 
fire  house  of  the  Toronto  street  railway,  built 
by  Laurie  Bros.,  Montreal,  werealso  supplied 
from  New  Glasgow,  the  shaft  in  these 
engines  being  the  largest  forgings  in  Can- 
ada. In  addition  to  this,  a  large  amount  of 
work  has  been  done  for  disabled  Atlantic 
liners  coming  into  Halifax.  Among  the  lat- 
ter are  the  steamers  Chateau  Margeaux, 
Burgermeister  Peterson,  Cacha-,  and  Bar- 
celona, all  of  which  received  new  stern- 
frames  and  rudders,  an  1  the  steamers  Ens- 
ker,  Aspatria,  Polina,  Harlaw,  H.  M. 
steamer  Newfield,  H.  M  steamer  Acadia, 
s.  s.  St.  Lawrance. 

IRON  DEVELOPMENT  IN  N.  S, 

AN  article  appeared  in  Hardware  of 
the  8th  inst.,  under  the  a'love  head- 
ing, showing  that  American  capital- 
ists were  contemplating  the  erection  of  a 
railway  from  the  Pictou  iron  fields  to  the 
Atlantic  coast.  It  now  appears  that  local 
capitalists  are  about  to  outwit  their  Ameri- 
can brethren.    The  New  Glasgow  Iron,  C6al 


and  Railway  Company  got  ahead  of  the 
same  Americans  four  years  ago,  and  they 
are  likely  to  do  so  again.  They  have  been 
quietly  work  ng  on  a  survey  from  their  works 
at  Ferrona  to  Country  Harbor,  on  the  Atlan- 
tic coast,  a  point  near  Whitehaven.  This 
company  recently  acquired  very  extensive 
iron  properties  in  Newfoundland,  and  they 
require  a  railway  to  bring  it  to  their  smelters. 
They  are  financially  able  to  do  the  work, 
and  have  the  best  chances  of  securing  both 
Dominion  and  Provincial  subsidies.  But 
this  can  hardly  be  called  "Iron  Development 
in  Nova  Scotia."  It  might  be  correct  to  say 
"Iron  Development  in  Newfoundland." 


THE  USE  OF  NICKEL. 

Considering  the  several  peculiar  proper- 
ties belonging  to  nickel,  it  is  really  strange 
how  little  it  is  made  use  of  in  the  manufac- 
turing world,  says  Hardwareman.  Within 
the  last  half-dozen  years  the  consumption  of 
nickel  has  certainly  very  largely  extended  ; 
still  the  actual  amount  used  in  manufactures 
is  insignificant  when  compared  with  the  use  of 
other  metals.  For  instance,  the  total  weight 
of  silver  produced  in  the  world  yearly  is  three 
times  as  large  as  the  production  of  nickel, 
while  of  copper  the  output  is  about  two 
hundred  and  fifty  times  as  much,  a  very  poor 
result,  considering  the  valuable  physical  and 
chemical  properties  of  nickel,  which  although 
once  classified  as  amongst  the  precious 
metals,  is  not  at  all  rare.  With  a  specific 
gravity  very  little  more  than  that  of 
iron,  nickel  possesses  several  material 
advantages,  chief  among  which  are  : 
Its  greater  strength  when  subjected  to 
breaking  strain  ;  practical  non-corrodibility 
under  ordinary  conditions,  and  its  retentive- 
ness  of  brightness  and  polish.  Another  im- 
portant advantage  is  that  nickel  can  be 
welded  to  iron,  and  the  two  metals  can  then 
be  rolled  out  inco  thin  sheets,  which,  for 
many  purposes,  are  as  good  as  the  more 
costly  solid  metal.  The  use  of  solid  nickel 
is,  of  course,still  restricted  by  its  cost — about 
two  shillings  per  pound.  This  is  due  to  the 
complicated  and  extravagant  methods  now 
in  use  for  reducing  it  from  the  ores,  There 
is  ample  room  for  improvement  with  respect 
to  the  metallurgical  treatment  of  nickel,  and 
this  is  most  emphatically  illustrated  when  it 
is  pointed  out  that  even  in  Norway  the  price 
of  the  finished  metal  is  seven  times  that  of 
the  rough  ore  from  the  mine. 
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STEPS  TO  SUCCESS. 

WHILST  writing  ot  or  to  my  fellow- 
merchants,  I  have  in  my  mind 
anticipated  a  question  after  this 
manner,  says  a  writer  in  Ironmongery  : 
How,  or  by  what  means  do  you  consider  you 
were  made,  or  became,  or  grew  into  a  train- 
ed and  successful  merchant  f  Now,  I  will 
take  it  as  if  my  readers  are  putting  precisely 
the  same  question  to  me,  and  will  endeavor 
to  answer  it.  How  did  I  make  my  way  in 
the  trade  ?  I,  like  all  self-made  men,  found 
the  road  by  no  means  an  easy  one,  and  I 
will  set  before  our  rising,  or  would-be  rising, 
assistants  some  of  the  principal  steps  by 
which  I  raised  myself  to  my  present  point 
of  experience. 

I  must  confess  that  often  when  giving  a 
method  for  others  to  work  upon,  or  a  line  of 
conduct  to  be  observed;  we,  who  are  in  a 
sense  preaching,  forget  that  our  hearers  may 
not  have  the  same  aptitude  or  inclination  as 
ourselves,  or,  on  the  other  hand,  our  rule 
may  be  far  too  slow  for  them.  Possibly,  a 
revelation  of  my  curriculum  may  not  seem 
to  everyone  to  indicate  a  perfect  course. 
But  it  is  assuredly  sound,  and  it  may  come 
in  useful  to  many  aspiring  youthful  mer- 
chants, and  may  open  the  eyes  in  one  or 
two  directions  of  those  of  mature  experi- 
ence. 

When  starting  ourselves,  or  helping  an- 
other to  start,  upon  any  course  of  study, 
there  are  usually  a  few  preliminaries  to  go 
through.  We  have  to  provide  books  of  help 
and  reference,  and  if  the  study  be  a  scientific 
one,  instruments  needed  in  its  research  have 
also  to  beiound.  In  our  study,  we  have  to 
consider  what  is  required  to  start,  and  after 
starting  to  complete,  the  well-informed  and 
thoroughly  successful  merchant  ?  Are 
there  any  manuals,  any  directories  or  first 
principle  treatises,  which  the  diligent  pupil 
will  find  useful  ?  Yes,  there  are  ;  though  to 
say  that  a  standard  trade  library  exists, 
would  perhaps  be  erroneous.  Yet,  notwith- 
standing, there  is  a  library,  and  of  that  and 
the  other  aids  necessary  to  the  merchant 
I  will  hasten  to  speak. 

Very  soon  after  emerging  from  the  em- 
bryotic  state  of  his  business,  and  when,  as 
a  junior  assistant,  I  began  to  think  upon 
matters  connected  with  the  trade  for  myself, 
I  felt  my  impotency  in  gauging  the  relative 
values  of  the  goods  that  were  continually 
day  by  day  passing  through  my  hands. 
Happily,  with  this  knowledge  of  my  great 
ignorance  came  a  corresponding  fervent  de- 
sire to  remedy  this  weakness.  To  have  the 
desire  was  admittedly  good  ;  but  I  flound- 
ered about  for  no  inconsiderable  time  before 
I  could  bring  my  mind  out  of  its  chaotic 
state  to  anything  like  definite  determination 
as  to  the  mode  of  operation.  At  last  an  in- 
spiration seized  me.  What  I  lacked  was  the 
habit  of  keenly  observing  every  trade  matter 
passing  before  me.  What  I  should  first  set 
myself  strenuously   to   do   was  to  learn  the 


actual  cost  of  those  things,  the  successful 
selling  of  which  was  making  my  master's 
profits,  and  which  I  should  one  day  sell  on 
my  own  account.  And  so  I  determined  to 
jot  down  in  my  spare  time  during  the  day— 
or,  failing  that,  to  keep  in  my  mind  till  after 
business  houri — the  invoiced  price  of  all 
things  that  came  before  me.  Surely  this 
would  represent  at  least  a  start  !  It  was 
more  than  a  start ;  it  enabled  me  quickly  to 
acquire  information  of  essential  value.  Then, 
of  course,  being  an  assistant  of  fair  training, 
and  being  in  a  general  business,  I  had  to 
undertake  the  selling  of  every  description  of 
goods  kept  in  s'ock,  and  had  all  the  selling 
prices  of  the  establishment  at  my  fingers' 
ends.  This  knowledge,  any  assistant,  with- 
out an  excessive  amount  of  exertion,  can 
acquire  ;  and  if  he  does  not,  well,  all  I  can 
say  is,  that  he  is  not  likely  to  become  one  of 
the  men  at  the  head  of  the  trade.  He  is 
letting  opportunity  at  its  golden  age  slip  by, 
and,  besides,  he  is  neglecting  a  good  chance 
of  strengthening  his  memory. 

By  taking  the  utmost  pains  to  acquire 
knowledge  in  these  two  important  direc- 
tions I  drew  up  for  myself  a  tabulated  list  of 
the  cost  and  sale  prices,  so  that  whatever 
the  transactions  in  the  shop  with  which  I 
had  to  deal,  I  knew  at  once,  without  the 
need  of  any  person  who  might  consider  him- 
self superior  to  myself  informing  me,  just 
the  true  state  of  affairs  in  respect  to  any 
article  without  the  hindrance  of  enquiry. 
Whit  self  reliance  I  soon  found  I  had  !  I 
knew  the  price  goods  could  be  sold  at  and 
show  a  profir,  and  daily  made  sales  where 
others  would  let  the  customer  slip.  I  was, 
of  course,  never  foolish  enough  to  abuse  the 
power  this  knowledge  gave  me;  but  now  and 
again  I  allowed  it  to  flash  out  so  as  to  strike 
the  responsible  proprietor  or  manager, 
whom  I  occasionally  surprised  by  exhibiting 
more  than  ordinary  intelligence  with  regard 
to  exchange  and  mart. 

Often,  when  a  customer  demurred  at  the 
price  of  an  article,  I  was  able,  and  some- 
times did,  suggest  to  the  principal  that  we 
might  really  supply  it  cheaper  ;  and  when 
asked  why,  I  mildly  remarked  the  proper 
cost  price  for  it  should  be  such  a  figure.  It 
brought  me  under  the  eye  of  the  master  as 


one  of  his  best  informed  and  smartest  assis- 
tants. Knowledge  of  this  description  I 
found  helpful  in  enabling  me  to  judge  how 
to  act  towards  my  customer  in  respect  to 
what  worries  many  assistants— the  quantity 
of  time  which  must  profitably  be  spent  with 
him  in  suiting  him  with  his  requirements. 
For  instance,  I  could  readily  tell  whether 
the  article  offered  or  required  allowed  of 
much  or  little  time  to  be  expended  in  the 
sale  of  it,  and  thus  regulate  my  actions  by 
reflecting  upon  the  profit  obtained  on  the 
sale.  The  practice  made  me,  and  would 
make  any  really  intelligent  assistant,  a  very 
smart  salesman. 

I  know  of  no  quicker  way  to  enable  a 
young  man  to  qualify  himself  for  a  buyer 
than  by  the  plan  I  suggested  at  the  com- 
mencement. The  knowledge  of  the  cost 
and  selling  prices  must  be  gained,  and  add 
to  that  what  can  now  so  easily  be  learned 
from  the  trade  journals  :  the  names  of 
firms  and  their  addresses,  with  the  goods 
they  supply. 

Having  dealt  with  those  important  points, 
observation  and  reading,  let  me  pass  to  my 
last:  that  of  examination  —  examination 
not  by  others,  but  by  ourselves.  Once, 
when  applying  for  a  fresh  situation,  the 
thought  whether  I  was  capable  began  quite 
to  haunt  me.  Well,  I  jotted  down  roughly 
what  I  expected  would  be  required  by  the 
new  people,  not  cutting  the  duties  short,  but 
rather  extending  them  to  their  fullest.  By 
the  side  of  each  want  I  put  a  candid  answer 
whether  I  could  fulfil  it  or  not.  I  was  as- 
tonished to  discover  how  quickly  the  plan 
revealed  my  true  state.  I  wonder  if  many 
of  our  merchants' assistants  ever  used  such 
a  plan  as  this.  It  is  a  good  one.  Itenables 
you  to  find  out  what  you  know  and  what  you 
are  worth 

These,  then,  are  the  three  principal  ways 
in  which  I  submit  all  sharp,  intelligent  men 
of  our  trade  are  made.  Each  is  very  im- 
portant in  its  own  way,  yet  calling  forth  all 
the  energy  of  the  assistant  concerned.  With- 
out perseverance  in  each  and  in  all,  the  re- 
sult is  impaired  Attention  to  all  will  enable 
my  youthful  friend  to  develop  into  the  valu- 
able, sharp,  and  keen  (because  well-read) 
merchant,  who  can  sell    because  he  is  no 
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For  Spring  Season,  1895 

The  attention  of  the  Hardware  Trade  is 
particularly  directed  to  the  reduction  in 
prices  which  we  are  making.  Revised  Price 
List  will  be  issued  shortly. 

CHAS.     BOECKH    <&    SONS 


Man  afacture  rs 


TORONTO,  ONT. 
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mere  machine,  for  he  knows  the  meaning  of 
the  prices  and  their  importance.  He  like- 
wise understands  what  the  customer  wants, 
and  he  can  furthermore  push  the  article,  for 
his  knowledge,  by  reading,  acquaints  him 
with  the  maker,  and  therefore  of  the  article's 
reliability. 


PROMPT  DELIVERY  OF   PARCELS. 

A  WEAK  point  in  the  organization  of 
an  ironmonger's  shop,  and  one  that 
causes  annoyance  to  customers  when 
found  our,  should  be  at  once  remedied,  espe- 
cially when  this  is  discovered  to  be  but  a 
very  simple  one,  and  one  that  a  little  care 
and  foresight  can  obviate,*  says  a  writer  in 
Ironmonger.  Our  systems  of  booking  may 
be  psrfect,  but  if  the  delivery  of  goods  sold 
is  uncertain,  it  is  all  in  vain.  The  necessity 
for  prompt  delivery  is  realized  by  drapers 
and  grocers,  who  pay  much  care  and  atten- 
tion to  the  speedy  delivery  of  their  orders. 
Customers— ladies,  especially — want  the 
goods  home  when  they  buy,  and,  if  not  re- 
quired for  immediate  use,  they  naturally  like 
to  have  them  to  examine.  The  same  thing 
applies  to  general  orders.  We  too  frequently 
keep  our  customers  waiting  days  and  weeks 
for  goods  "  on  order,"  and  many  times  try 
the  patience  of  our  friends  sorely  by  the  de- 
lays and  difficulties  which  happen  to  prevent 
our  getting  the  goods.  We  may  understand 
the  reason,  but  they  cannot  In  thess  cases 
we  have  the  usual  stock  excuses  of  makers — 
delays  in  transit — and  oftentimes  the  poor 
railway  companies  have  to  stand  the  brunt 
of  misdeeds  for  which  they  arc  not  respon- 
sible. When,  however,  the  goods  are  there, 
and  our  customers  have  actually  seen  them, 
the  fault  cannot  be  laid  on  others,  and  we 
cannot  too  strongly  impress  upon  the  read- 
ers of  The  Ironmonger  the  urgent  necessity 
of  organizing  and  carrying  out  a  system  of 
"prompt  delivery."  Delay  in  this  creates 
more  "unrest"  amongst  customers,  and 
more  vexation,  than  any  other  defect  in  our 
arrangements.  I  have  frequently  noticed 
the  careless  way  in  which  ironmongers'  as- 
sistants place  on  one  side  goods  sold,  often- 
times to  be  remembered  only   when   further 


Bank  and  Office  Counter  Railings 
Inside  Wire  Window  Blinds  and  Signs 

PLAIN  and  LETTERED. 

Basement  Window  Guards 


Manufactured  by 


WRITE  FOR  CATALOGUE. 


I    The  B.  Greening  Wire  Co.,  Ltd. 

Hamilton,  Canada. 


inquiries  are  made  for  them.  Again,  even 
where  these  are  properly  put  up  and  ad- 
dressed, for  want  of  a  proper  place  they  are 
overlooked  and  neglected. 

Ironmongers  are  proverbial  for  being 
shorl-handed  in  porters  and  errand  boys, 
and  when  a  requisite  number  are  kept,  the 
chief  point  of  difference  between  a  draper's 
and  an  ironmonger's  stores  comes  in.  Our 
porters  and  errand  boys  are  employed  the 
greater  part  of  their  time  on  the  premises, 
doing  stock  work  and  so  on  ;  whereas  other 
tradesmen  employ  hands  specially  for  de- 
livery. Now  the  moral  of  this  is,  that  to 
effect  a  satisfactory  delivery  of  goods  sold — 
first,  immediately  on  being  sold,  or  on  the 
arrival  of  goods  in  our  order-book,  they 
should  be  put  up,  labelled,  and  placed  ready 
for  delivery  in  the  "despatch-room,"  or 
place  provided  for  this  purpose.  This  is 
also  important — a  separate  place  ;  either  a 
small  room  or  corner,  or,  at  any  rate, 
somewhere  where  can  be  seen  at  a  glance 
what  are  ready,  and  where  the  assistant 
who  has  charge  of  this  department  can  sort 
out  goods  in  their  several  districts.  Some- 
one should  have  control  of  this  department, 
and  care  also  should  be  taken  to  have  as 
little  time  lost  in  passing  oyer  the  ground 
many  times.  This  is  especially  needful  in  a 
country  district,  where  the  distance  may  be 
great.  Do  not  be  over-careful  in  this  item 
of  trade  expenses;  a  few  shillings  a  week 
spent  on  another  errand-boy  to  ensure 
prompt  delivery  of  parcels,  may  bring  in 
pounds  by  increased  trade. 

Often  have  I  seen  the  advantage  of  this, 
and  many  times  have  I  seen  the  disadvant- 
age and  loss  of  trade  through  the  d  fficulty 
in  obtaining  quick  attention  to  orders  and 
purchases.  This  is  even  more  visible  in  a 
large  town,  where  we  have  plenty  of  com- 
petition, than  in  a  smaller  one.  If  any  iron- 
monger smiles  and  doubts  this  let  him  make 
inquiries  at  home  concerning  the  opinion 
there  as  to  other  tradesmen  in  the  town,  and 
I  think  the  expressions  of  opinion  he  will 
probably  hear  on  the  relatlva  merits  of  the 
different  butchers,  bakers,  grocers,  and  so 
on  will  drive  home  this  lesson  on  prompt 
delivery.     Now  Christmas   is  upon  us,  and 


you  hope  for  an  increased  trade  in  fancy 
goods  for  presents  and  gifts,  and  if  you  wish 
to  please  your  customers  let  this  busy  season 
be  marked  by  an  especial  care  in  this  re- 
spect, and  I  feel  sure  that  customers  will 
come  again.  A  little  care  and  attention  will 
be  one  of  the  best  advertisements  we  can 
have,  for  this,  too,  should  be  remembered. 
Customers  will  talk,  and  between  friends 
and  acquaintances  shopping,  with  its  diffi- 
culties and  pleasures,  forms  a  veiy  import- 
ant topic  of  conversation— amongst  our  lady 
friends,  at  any  rate. 


A  STRAW  STOVE. 

Information  comes  from  the  far  west  that 
much  suffering  from  cold  may  be  averted 
by  the  knowledge  of  how  to  construct  such 
a  stove  as  is  used  largely  in  Dakota,  says  an 
exchange.  The  stove  saves  the  purchasing 
of  fuel,  and  can  be  used  in  any  district  where 
straw  or  hay  is  plentiful.  The  device  can 
be  made  by  any  tinsmith.  A  drum  is  con- 
structed of  sheet  or  stovepipe  iron,  two  feet 
in  diameter  and  four  feet,  or  more,  high. 
This  is  placed  on  a  stand,  which  may  be 
roughly  and  inexpensively  made,  with  a  top 
of  sheet  iron,  rimmed,  to  hold  the  drum  in 
place.  The  legs  are  of  hoop  iron,  riveted. 
The  top  of  the  stove  is  cone-shaped, 
sliding  into  the  stove-pipe  just  tightly  en- 
ough to  insure  the  carrying  away  of  the 
smoke,  and  yet  to  enable  the  drum  to  be 
removed  for  the  purpose  of  emptying  and 
replenishing.  The  draught  is  a  hole  at  the 
lower  part  of  the  drum,  with  a  sliding  door 
by  which  the  draught  can  be  regulated.  The 
drum  should  be  rilled  with  straw,  hay,  or 
any  material  of  like  nature,  and  the  fire  is 
started  at  the  top.  One  filling  will  last  about 
six  hours.  The  introduction  of  this  siove 
into  Dakota  is  said  to  have  been  a  veritable 
godsend,  and  it  is  so  cheaply  and  easily 
made  that  there  is  nothing  to  prevent  its  use 
in  many  districts  throughout  the  country 
where  the  price  of  coal  is  too  high  for  slen- 
der purses. 


What  Hamilton  wants  is  a  through  ex- 
press train,  leaving  Toronto  ab  >ut  9  a.m., 
bringing  the  Montreal  mails  in  the  winter, 
and  connecting  at  Hamilton  with  the  train 
clue  from  the  west  at  11  a.m.,  and  running 
express  to  Buffalo. 
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MONTREAL    MARKETS. 

Montreal,  Dec.  21,  1894. 

HARDWARE. 

THE  general  hardware  trade  this  week 
has  been  extremely  dull.  All  the 
jobbing  houses  are  busy  stock-taking, 
which  will  take  them  about  a  week  or  so, 
and  no  great  activity  is  now  expected  until 
the  turn  of  the  year.  Quarterly  meetings 
of  the  different  iron  associations  commenced 
last  week  in  Toronto,  and  have  been  going 
on  this  week,  but  at  the  date  of  present 
writing  the  members  of  the  trade  here  have 
not  been  notified  of  any  changes,  except 
some  minor  ones  in  regard  to  pound 
packages  of  certain  kinds  of  wire  nails. 
Values  therefore  can  be  said  to  be  the  same 
all  round,  with  very  little  change. 

Wire — There  is  nothing  to  report  in  the 
wire  market,  business  ruling  quiet. 

Rope — Business  in  cordage  is  quiet  and 
unchanged.  We  quote  :  Sisal  at  7  to  7%c. 
for  7-i6in.  and  upwards,  and  14  to  15c. 
deep  sea  line.  Pure  Manilla,  9>^c.  for  7-16 
in.  and  upwards,  10c.  for  smaller  sizes. 

Cut  Nails — This  line  continues  un- 
settled as  regards  values.  Business  is  very 
dull  also  in  a  jobbing  way,  and  makers  are 
doing  absolutely  nothing.  We  quote  as  be- 
fore, $1.50  to  $1.60. 

Wire  Nails — There  is  only  a  very  small 
hand-to-mouth  business  here.  The  trade 
here  have  been  notified  of  no  changes  in  the 
list  except  some  minor  ones  in  regard  to 
discounts  on  pound  packages  of  certain 
descriptions. 

Horse  Nails — Nothing  doing  aside 
from  an  occasional  small  order.  The  makers 
expect  to  meet  here  in  the  course  of  a  week 
or  sc.  Discounts  are  60  per  rent,  off  on  "C," 
and  60  and  2^  off  on  "  P.B."  and  "  M." 

Tacks — There   is  very  little  demand  to 


note  in  these.  Prices  remain  much  as  be- 
fore. 

Chain— There  is  little  or  no  demand  for 
this  line. 

Horseshoes — Business  in  these  rules 
extremely  quiet.  We  quote:  $3.50  for  iron 
shoes;  steel  shoes:  XL,  Nos.  o,  1  and  2,  $5.75 
per  100  lbs.;  Nos.  3  and  4,  $5  ;  assorted  sizes, 
$5.50  ;  steel  toe  weight  shoes,  Nos.  1  to  4, 
$6  per  100  lbs. 

Ware — Positively  the  only  business  in 
this  line  has  been  a  few  orders  for  large 
sizes  of  common  iron  ware  from  the  Ottawa 
district. 

Plumbing  Supplies  —  Business  quiet 
and  featureless. 

Hinges — Demand  for  these  has  fallen  off 
materially  since  our  last,  and  trade  at  the 
moment  is  practically  nil. 

Tools — The  enquiry  for  these  has  de- 
creased since  our  last,  and  now  amounts  to 
little  or  nothing.  A  few  small  lots  of  spades, 
axes,  axe  handles,  etc.,  have  been  the  only 
goods  moved. 

Lamp  Goods — No  business  to  report 
aside  from  a  few  single  package  orders  of  A 
and  B  burners. 

Sporting  Goods— Absolutely  featureless 
this  week. 

Winter  Supplies — Activity  in  these  also 
is  much  decreased.  In  fact  the  week's  turn- 
over amounts  to  very  little. 

Cutlery— A  few  small  sorting  orders  is 
all  there  is  to  note. 

Cement — Thefe  is  no  change  in  cement, 
which  we  quote  at  $2.05  to  $2.15  for  English 
and  $1.90  to  $2  for  Belgian. 

Firebricks — No    business    doing    and 
prices  nominal  at  $15  to  $22  per  1,000. 
METALS. 

The  metal  and  heavy  iron  market  is  ab- 
solutely  stationary  at   present   as    regards 


business.  No  demand  is  experienced  beyond 
a  few  hand-to-mouth  orders,  and  prices  in 
the  main  are  the  same  as  they  were. 

Pig  IRON-The  tone  is  steady,  with  little 
doing.  Scotch  pig  is  unchanged,  and  Am- 
erican has  sold  at  $18.25  to  $18.50  on  the 
track  here,  duty  paid.  We  quote,  ex  store  : 
Summerlee  and  equal  brands,  $21;  Carnbroe 
and  Eglinton,  $19.50;  Ferrona,  $17.25  to 
$18  ;  Siemens,  No.   1,  $17.25  to  $18. 

Bar  Iron — There  is  little  or  no  demand 
for  bar  iron.  Values  still  rule  unsettled,  for 
although  we  repeat  our  range  of  $1.60  to 
$1.65,  it  is  almost  certain  that  it  would  be 
shaded  if  a  sufficient  order  came  along. 

Tin  Plates— Nothing  special  to  report 
in  this  line.  A  few  small  import  orders  are 
spoken  of  for  April  shipment,  but  the  ma- 
jority of  buyers  don't  care  to  operate  so  far 
ahead.  We  quote  :  Cokes,  $2.85  to  $3,  and 
charcoal  $3.25  to  $3  50,  as  to  grade. 

Terne  Plates  —  There  is  nothing  but 
quietness  to  report  in  this  line,  and  prices 
are  nominally  unchanged  at  $5.75  to  $6.25. 

Canada  Plates— A  few  small  orders 
have  been  booked  to  fill  actual  wants,  but 
genuine  demand  is  exceedingly  quiet.  We 
quote  $2.05  to  $2.15. 

Sheet  Iron  —  Business  quiet  under  a 
small  hand-to-mouth  demand.  We  quote 
on  the  basis  of  $2.15  to  $3.30  for  No.  28 
gauge. 

Iron  Pipe — There  is  little  or  no  demand 
for  this  article.  Discounts  range  from  70 
per  cent.,  and  70  and  5  per  cent,  on  block, 
and  50  per  cent,  to  50  and  5  on  galvanized. 

Lead  Pipe — A  few  small  lots  have  gone 
west  during  the  week,  but  demand  in  a  gen- 
eral way  is  conspicious  by  its  absence. 

Ingot  Tin— The  feeling  remains  steady, 
but  demand  is  extremely  light.  We  repeat 
last  week's  quotations — 16>£  to  18c. 

Copper  —The  feeling  in  copper  is  firmer, 
and  though  demand  is  dull,  spot  prices  are 


TWO  NEW  LINES 


The  Model  Oil  Can 


* 


Roast  Pans— 3  sizes 


In  5  gallon  size,  made  of  heavy 
galvanized  iron,  and  with  a  per- 
fect pump.  SEND  FOR  SAMPLE  ORDER. 


No.  2.  9  x  14^  inches 
No.  3.  10^  x  15^  inches 
No.  4.  \2l/i  x  \jV2  inches 


The  McClary  Mfg.  Co. 


London 


Toronto 


Montreal 


Winnipeg 


Vancouver 
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MO.VTKKAL  MARKETS— Continued 

rather  firmer  this  week  in  consequence  of 
continued  advances  on  outside  markets  at 
ioto  io^c. 

Lead — There  is  no  change  in  lead,  which 
rules  at  $2.75  to  $2.85. 

Spelter — Quiet  and   unchanged  at  $4  to 

$4-25- 

Zinc  Sheets — There  is  no  activity  to 
note  in  these.  The  only  movement  there  is 
is  made  up  of  a  few  small  jobbing  orders  on 
the  bisis  ot  $4  50  to  $4.75. 

Antimony— Dull  and  nominal  at  10c. 

Hoops  and  Bands— There  is  no  change 
in  these.  They  rule  quiet  at  $2.20  to  $2.30. 

Galvanized  Iron— There  is  little  or  no 
business  doing  in  these.  We  quote  :  4)4 
to  4^c.  for  No.  28  Queen's  Head;  More- 
wood,  5^  to  6c. ;  tinned  sheets,  coke,  No. 
24,  6  to  6Xc ;  No.  26,  b%  to  6^c,  with 
the  usual  extra  for  larger  sizes. 

PAINTS  AND  OILS. 

Trade  in  this  line  is  quiet,  as  it  is  in  all 
other  heavy  material.  The  houses  have  just 
got  through  stock-taking  and  don't  look  for 
any  change  until  the  second  week  in  Janu- 
ary. Values  all  round  are  the  same  as  they 
were. 

Lead — Business  generally  is  featureless  in 
this  line.  We  quote  as  follows  :  Choice 
brands  white  lead,  Government  stand- 
ard, S4.75  ;  No.  1,  $4.50;  No.  2,  $4.25; 
No.    3,  $4;    No.  4,    $3.75;  dry  white  lead, 


4%"c. ;  red  lead,  pure,  3^  to  4c;  do.,  No.  1, 
4c;  zinc  white,  pure,  $7.25;  No.  1,  $6.25  ; 
No.  2,  $5.25. 

Putty— Demand  dull  and  prices  un- 
changed, at  $1.85  in    bulk. 

Turpentine— Business  in  turpentine  is 
small  and  prices  are  the  same — viz.,  42 
to  44c. 

Linseed  Oil — Trade  quiet  and  prices 
unchanged.  We  quote  57  to  58c.  for  raw 
and  60  to  61c.  for  boiled. 

Castor  Oil — Quiet  and  unchanged,  at 
6%  to  7c. 

Resin,  Etc. — Demand  for  this  is  absent 
and  prices  are  nominal.  We  quote:  Resins, 
$3  to  $5.50,  as  to  brand  ;  coal  tar,  $3  25  to 
$3.71;  ;  cotton  waste,  5  to  7c.  for  colored  and 
7  to  ioc.  for  white  ;  oakum,  S^  to  7j£c->  and 
cotton  do.,  10  to  12c. 

GLASS. 

There  is  no  change  in  the  glass  market. 
Prices  remain  on  the  basis  of  $1.25  for  first 
break. 

CHEMICALS    AND    DYESTUFPS. 

The  heavy  chemical  business  continues 
quiet,  with  only  a  few  small  lots  mov- 
ing. We  quote:  Bleaching  powder,  $2.50 
to  $2.75;  bicarb,  soda, $2. 25  to  $2.35;  sal  soda 
70  to  75c.  ;  carbolic  acid,  lib.  bottles,  25  to 
30c.  ;  caustic  soda,  60  per  cent.,  $2.15 
to  $2.75  ;  ditto,  70  per  cent.,  $2.40  to  $2.50  ; 
chlorate  of  potash,  20  to  22c;  alum,  $1.40  to 
$1.50  ;  copperas,  715  to  80c.  ;    sulphur  flour, 


$1.75  to  $2.00  ;  ditto  roll,  $2.00  to  $2.10  ; 
sulphate  of  copper,  $4.50  to  $5.00  ;  white 
sugar  of  lead,  7%  to  8j£c.  ;  bich.  potash, 
10  to  12c.  ;  sumach,  Sicily,  per  ton,  $75  to 
$80;  soda  ash,  481050  per  cent.,  $1.15  to 
$1.50  ;  chip  logwood,  $2.00  to  $2.10. 
PETROLEUM. 

There  has  been  a  rather  stronger  feeling 
in  American  oil  since  our  last,  but  otherwise 
the  market  is  unchanged.  We  quote : 
Canadian  refined,  12c.  in  shed  in  Montreal 
for  round  lots,  and  I2>£  to  13c.  for  smaller 
quantities,  with  a  discount  of  2  percent,  for 
cash.  American  petroleum  is  quoted  at 
i5^c.  car  lots,  and  i6^c.  smaller  lots. 
HIDES. 

The  hide  market  is  firm,  and  prices  on 
light  hides  are  rather  firmer  with  sales  at 
5%  to  $/4c.  We  quote  prices  firm  :  No.  1 
at  4  to  4>£c.,  No.  2  at  3c,  and  No.  3  at  2c. 
The  demand  for  sheepskins  is  also  good,  and 
prices  have  advanced  5c.  to  60  to  65c.  each. 
TALLOW. 

Business  in  tallow  is  quiet,  the  demand 
being  only  for  small  lots  to  fill  actual  re- 
quirements. We  quote  :  5  to  5  '4c,  as  to 
quality. 

WOOL. 

Wool  is  dull  and  unchanged.  We  quote  : 
Greasy  Cape,  13  )4  to  16c;  Canadian  fleece, 
17  to  20c. ;  B.A.  scoured,  26  to  32c.  ;  Canada 
pulled  wool,  20  to  2i}ic.  for  supers,  and  23 
to  26c.  for  extras.  Northwest  wool,  11  to  12c. ; 
B.C.  10  to  nc. 


CARVERS   and   SCISSORS 

TIN"     CASES. 
GEO.   BUTLER  &  CO.'S     and     E.   M.   DICKINSON'S. 


Large   Assortment   of 


SPORTING,    HUNTING    KNIVES,    DIRKS,    Etc. 

We    are    showing    special    value  in  Imitation   Ivory  TABLE  AND  DESSERT  KNIVES 
AND   CARVERS. 


EL.  BENJ 

26,  28,  30  Front  Street  West 


ENGLISH    HOUSE; 


SAMUEL,  SONS  &  BENJAMIN 

164  Fenchurch  St.,  London,  E.C 


. . . .  Toronto 
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SOMETHING   NEW. 


Steel  Clapboards 

Just  the  thing  for  town,  village  and 

country  houses. 
Do  not  absorb  moisture. 
Durable,  cheap  and  easily  applied. 
Far  superior  to  wood. 


METALLIG   ROOFING    GO. 


LTD. 


SEND  FOR  PARTICULARS. 


Manufacturers 


.  .  .  .  Toronto 


MONTREAL  TRADE  NOTES. 

Lamplough  &  McNaughton  have  secured 
the  agency  of  Theile  &  Quack,  Eberfeld, 
Germany.  This  firm's  pliers  are  said  to  be 
among  the  best  in  the  market. 

A.  C.  Leslie  &  Co.'s  cables  do  not  note 
any  change  in  the  quotations  on  tin  plates, 
etc.,  in  Great  Britain,  but  state  that  the 
market  has  an  easier  tendency. 

The  business  hitherto  known  as  W.  M. 
Mooney  &  Co.  and  the  Canada  Horse  Nail 
Co.  has  been  dissolved  by  mutual  consent. 
In  future  the  business  in  Montreal  will  be 
carried  on  by  Mr.  fames  Ferrier,  under  the 
title  of  the  Canada  Horse  Nail  Co..  while 
that  at  Ausab'e  Chasm,  N.Y.,  will  be  con- 
tinued by  W.  M.  Mooney,  under  the  title  of 
W.  M.  Mooney  &  Co. 

Private  cable  advices  state  that  heavy 
chemicles  are  very  heavy  in  tone  at  British 
centres. 


TORONTO    MARKETS. 

Toronto,  Dec.  21,  1894. 

HARDWARE. 

ALTHOUGH  the  wholesale  ware- 
houses are  still  fairly  busy,  there  is 
not  the  same  activity  as  was  dis- 
played a  week  or  two  ago.  Orders  are  small 
and  of  a  sorting-up  character.  Trade  has 
fallen  off  in  most  lines  of  winter  goods,  al- 
though axes,  axe-handles  and  cross-cut  saws 
are  going  out  lively.  In  ware  there  is  a 
good  demand  for  Peerless,  but  there  is 
nothing  worthy  of  note  in  other  lines.  In 
view  of  the  meetings  of  the  manufacturers 
staple  lines  have  not  been  receiving  much 
attention,  as  a  rule,  the  buying  being  merely 
for  immediite  wants.  The  changes  that  the 
manufacturers  have  made  are  noted  in  de- 
tail in  another  column.  The  articles  affected 
are  barb  wire,  wire  nails  of  certain  sizes, 
some  lines  of  tacks,  barrel  churns,  etc.  The 
changes,  however,  do  not  go  into  effect  till 
after  January  I.     Changes  outside  the  asso- 


ciation are  reductions  in  the  price  of  clothes 
wringers  and  sisal  rope.  Nearly  all  the 
travelers  are  in  the  city  this  week,  and  stock- 
taking is  well  under  way. 

Wire — There  have  been  a  few  odd  orders 
for  annealed  and  oiled  and  annealed  wire, 
but  there  is  very  little  doing  in  hay-baling 
wire.  Stovepipe  and  coppered  steel  wires 
are  still  receiving  some  attention. 

ROPE — There  has  been  a  reduction  of  ic. 
in  sisal  rope,  owing  to  the  quantity  of  sisal 
that  has  been  thrown  on  the  United  States 
market  lately.  We  quote  :  Sisal,  7-16  in.  and 
larger,  6}4c;  %,  5-16,  Y%  in.,  7c.  Manilla, 
7-16  in.  and  larger,  Qj£c;  */,  5-16,  y%  in., 
10c. 

Cut  Nails — People  are  buying  just  what 
they  require  for  immediate  wants,  but  no 
orders  are  being  booked.  We  still  quote 
$1.75  Toronto. 

Wire  Nails— Business  is  quiet  and  de- 
void of  any  feature  worthy  of  special  note. 
Discounts  are  unchanged  at  75,  10  and  5 
per  cent.,  shipments  from  10  keg  lots  being 
prepaid. 

HORSENAILS— This  line,  like  all  other 
kind  of  nails,  is  quiet.  Discounts,  60  per 
cent  off  "C."  and  60  and  2^  per  cent,  off 
"  P.B."and  '■  M." 

Spikes — Owing  to  the  open  weather  there 
has  been  a  good  demind  for  pressed  spikes. 

Tacks — Business  remains  much  the  same 
as  a  week  ago.  We  quote  :  Cut,  carpet  blued, 
gimp,  60  per  cent.;  do.,  tinned,  70  per  cent.; 
copper  nails,  62^  percent.;  clout  nails,  60 
to  67^  percent.;  trunk  nails,  60  to  6s  per 
cent.;  shoe  finders'  tacks,  50  percent.;  shoe 
nails,  Hungarian  nails,  etc.,  .37  per  cent. 

Chain — There  is  a  fair  trade  do  ng. 
Small  sizes  are  quiet,  owing  to  the  strike  in 
England.  Cow  ties  are  quiet  and  trace 
chain  in  fair  demand. 

Horseshoes — Are  quiet  and  unchanged 
We  quote  :  Iron  shoes  at  $3.65,  f.o.b.  To- 
ronto,  subject   to    rebate   in  certain  cases. 


Steel  shoes  are  quoted  at   15c.  per  keg  ad- 
vance on  Montreal  prices. 

Ware — There  is  a  good  deal  of  Peerless 
ware  going  out,  but  white  ware  is  moving 
slowly.  For  tinware  the  demand  is  moder- 
ate only. 

Plumbing  Supplies — Trade  generally  is 
quiet  with  prices  unchanged. 

Builders'  Supplies — Trade  practically 
at  a  standstill. 

Tools — There  is  a  good  demand  tor  axes 
axe  handles,  cross-cut  saws,  and  spades, 
shovels  and  furnace  scoops  are  still  receiv- 
ing some  attention. 

Clothes  Wringers — These  are  now  be- 
ing sold  open,  but  the  ruling  price  is  $26.50 
to  $27  per  dozen,  cash.  It  is  asserted  that 
the  manufacturers  have  been  induced  to  take 
this  step  in  order  to  try  and  convert  into 
cash  the  stocks  they  now  have  on  hand. 
Wringers  with  the  black  rubber  rollers  are 
unchanged,  the  makers  contending  that  they 
could  not  cut  prices  any  lower  on  these  than 
they  already  are. 

Sporting  Goods— There  is  hardly  any- 
thing doing  in  this  line. 

Cutlery — Business  is  about  over  for  the 
season.  The  few  orders  that  are  coming  in 
are  chiefly  for  carvers  in  cases  and  pocket 
knives. 

Winter   Goods— Trade    has    fallen  off 

owing  to  the  mild  weather.     This  remark 

applies  to  skates,  snow   shovels   and  sleigh 

bells. 

METALS. 
Trade  has    fallen    pretty    flat  in    metals. 

There  has  bean  no  material  change  in  values, 

but  the  few  there  have  been  were  downward 

in  their  tendency. 

Pig  Iron — Business  continues  much  as 
before — dull  and  featureless,  with  prices 
nominally  unchanged.  We  quote  nominally 
as  before,  ex  cars  Toronto :  Carnbroe, 
$19.50;  Summerlee,  $21  to  $21.50;  Nova 
Scotia,  $18  to  $18  50. 

Rogers,  Brown  &  Co.,  Buffalo,  report  the 
Toronto  market  for   American    pig  iron   as 
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MA  RKSTS—  Continued 

follows  :  Little  or  no  change  has  occurred 
since  our  last  report.  Foundries  are  cur- 
tailing their  stocks  so  far  as  possible,  in  or- 
der to  be  ready  for  the  annual  inventory. 
Shipments,  therefore,  are  very  light  and 
sales  are  few.  All  indications  point  to  an 
active  demand  after  the  first  of  the  year, 
however.  We  quote  for  cash,  f.o.b.  cars 
Toronto,  in  bond  :  No.  I  Foundry  strong 
coke  iron  Lake  Superior  ore,  $13.05  ;  No. 
2  Foundry  strong  coke  iron,  Lake  Superior 
ore,  $12.55  >  Jackson  County  silvery  No. 
1,  $16  to  $17  ;  Lake  Superior  charcoal, 
$15.15;  Southern  soft,  No.  1,  $11.75; 
Southern  soft,  No.  2,  $11.50. 

Bar  Iron— There  has  been  no  change 
in  the  situation,  business  still  being  dull  at 
the  base  price  of  $1.70  to  $1.75. 

Sheet  Steel — Business  remains  quiet 
and  prices  unchanged.  We  quote:  8  to  16 
gauge,  $275  per  100  lb?.;  18  to  20,  $2.65; 
22  to  24,  $2.85  ;  26,  $3.10. 

Sheet  Iron — Tiade  has  been  just  fair 
and  prices  unc  h  inged.  We  quote  as  follows: 
8  to  16  gauge,  $2.50;  18  ditto,  $2;  20  ditto, 
$2.10,  22  to  24  ditto,  $2.20;  26  ditto,  $2.45  ; 
28  ditto.  $2.65;  tinned  sheet  iron,  Manor's, 
26  gauge,  7c.  per  lb.;  22  to 24  gauge,  6^c. ; 
16  to  20  gauge,  6^c. 

Iron  Pipe — There  is  quite  a  nice  sorting 
up  trade  doing  in  this  line,  and  supply  is 
ample  for  the  demand.  Pricesareunchanged. 
"  B  "  still  being  invoiced  at  equal  to  70  to 
70  and  5  per  cent,  for  iron  pipe,  and  50,  50 
and  5  for  galvanized  pipe; 

Lead  Pipe — Trade  is  quiet  and  prices 
unchanged.  We  quote  as  follows  :  To- 
ronto and  west  30  per  cent,  off  in  small  lots, 
and  30  and  10  per  cent,  off  in  ton  lots  ; 
points  east  ot  Toronto  35  per  cent,  off  in 
small  lots,  and  35  and  10  per  cent,  off  in  ton 
lots. 

Galvanized  Iron — Is  moving  freely  at 
former  quotations.  Prices  are  unchanged, 
$425  still  being  the  idea  for  28  gauge  in 
Qaeen's  Head,  Gordon  Crown  and  Apollo 
brands. 

INGOT  Tin — There  is  always  a  certain 
quantity  moving,  but  we  hear  of  no  large  lots 
changing  hands.  There  were  some  tran- 
sactions in  round  lots  during  the  recent  de- 
cline in  prices,  but  this  particular  demand 
ceased  when  values  became  firmer.  We 
quote  :  Lamb  and  Flag  at  18  to  i8,^c.,and 
Straits  at  17  to  i7^c. 

Ingot  Copper — The  quietness  previously 
noted  still  continues,  with  prices  as  before, 
at  10  to  ioj£c. 

Sheet  Copper — Demand  is  good  for 
sheathing  and  biaziers'  sheets.  Otherwise 
there  is  nothing  special  to  note.  We 
quote  :  Untinned,  14  to  i6)4c,  according  to 
weight  and  size;  braziers'  sheets,  14  to  17c, 
according  to  quality. 

Zinc  Spelter  —  There  is  practically 
nothing  doing,  and  quotations  are  as  be- 
fore. 


Boiler  Tubes— Business  remains  much 
the  same  as  a  week  ago,  fair.  We  quote  : 
1%  inch,  7c;  i>£  inch,  7#c;  itf  inch,  8c; 

2  inch, 8>£c;  2%  inch,  9:.;  2^  inch,  Q^c: 

3  inch,  uj£c;  y/z  inch,  14c;  4  inch,  19c. 
Boilers — Copper  boilers  are  in  fair  de- 
mand for  the  season,  but  there  is  not  much 
doing  in  galvanized.  We  quo:e:  Galvanized, 
30  gal.,  $6  ;  35  gal ,  $7  ;  40  gal.,  $8  ;  copper- 
ed, $16  20  to   $20,   according  to  size. 

Tin  Plates — A  nice  sorting  up  trade  is 
reported.  We  quote  :  Coke,  14  to  20  gauge, 
at  $3  10  ;  for  larger  sizes  15  to  25c.  per  box  . 
basis     more  ;     "I.C."     charcoal,    $3.50    to 
$3  75- 

Terne  Plates — There  is  scarcely  any- 
thing doing  in  this  line.  Prices  are  un- 
changed at  $6.25  to  $6.50,  according  to 
brrnd. 

Sheet  Zinc— Continues  quiet  and  steady. 
We  still  quote  :  4"XC-  ^or  cask  lots  and  5c. 
for  small  lots. 

Hoops  and  Bands— Are  getting  scarce, 
stocks  being  drawn  upon  by  manufacturers, 
who  do  not  feel  disposed  to  import  at  pre- 
sent. Prices  are  unchanged  at  $2.20  for  ton 
lots  and  $2.25  for  small  lots. 

Canada  Plates— There  is  nothing 
specially  interesting  to  note  in  this  line, 
business  being  merely  of  an  ordinary  char- 
acter. We  quote:  Half  polished  at  $2.25  to 
$2.35,  accotding  to  quantity  ;  60-sheet 
boxes,  10c.  per  box  advance;  75  sheet 
boxes  25c.  advance  over  52's  ;  20  x  28, 
$2.50. 

Solder — Business  continues  quiet  at  un- 
changed prices,  namely,  12  to  13c.  for  the 
better  quality. 

Pig  Lead— The  lighter  trade  noted  last 
week  has  not  improved  any.  Prices  are 
steady  at  $2.75  to  $3 

Antimony — Enquiries  for  this  article  are 

still  limited,  and  prices  rule  as  before  at  9^ 

to  IOC 

GLASS. 

Orders  are  still  being  booked  for  import, 
but  at  prices  which  are  described  as  scandal- 
ously low.  Tne  ruling  price  seems  to  be 
about  $2  for  first  break  of  100  foot  boxes,  but 
for  general  specifications  this  price  is  being 
cut.  Business  for  immediate  delivery  is  still 
fair  at  $1.10  to  $1.15  first  break,  50  foot 
boxes. 

OLD  MATERIAL. 

Offerings  are  still  liberal  and  demand  poor, 
with  prices  unchanged.  We  quote:  Agricul- 
tural scrap,  45c.  per  cwt.  ;  machinery 
cast,  45  to  50c.  per  cwt.  ;  stove  cast  scrap, 
30c  ;  No.  1  wrought  scrap,  35  to  40c.  per 
cwt.  ;  No.  2,  including  sheet  iron,  hoop 
iron  and  mixed  steel,  10c ;  new  light 
scrap  copper,  6  to  6^c ;  heavy  scrap  copper, 
old  copper  bottoms,  5^  to  6c;  light  scrap 
brass,  ■$%  to  4c;  heavy  yellow  scrap  brass, 
5c;  heavy  red  scrap  brass,  5^  to  6c; 
scrap  lead,  ix/2  to  i^c  ;  scrap  zinc, 
ilA  to  i^c. ;  scrap  rubber,  y/z  to  4c;  coun- 


try mixed  rags,  50  to  70c  ;  clean  dry  bones, 
55c.  per  100  lbs. ;  borings  and  turnings,  5c. 
,  PAINTS    AND    OILS. 

White  Lead— Is  much  the  same  as  it 
has  been  during  the  last  few  weeks,  both  jn 
regard  to  business  and  prices.  We  quote  : 
Domestic,  4^c;  English,  $5.50  to  $6  25. 

PUTTY — Business  keeps  fair  at  $1.75  for 
bladders  in  barrels,  and  $2.25  for  cases. 

Turpentine  —  The  market  is  unin- 
teresting both  here  and  in  the  south.  We 
quote  39c,  f.o.b.  Toronto,  for  5-barrel  lots, 
and  40c  for  single  barrel  lots. 

Linseed  Oil —  business  is  still  quiet  and 
prices  unchanged  at  53  to  53>£c.  for  raw, 
and  56  to  56^c  for  boiled,  f.o.b.  Toronto, 
net  30  days. 

Castor  Oil — Dull  and  unchanged,  at 
b}i  to  b%z.  in  cases  and  "jc.  in  tins. 

Prepared  Paints— The  seasonable  quie- 
tude still  obtains,  and  pure  is  unchanged 
at  $1. 

PETROLEUM. 

Trade  continues  fair  at  unchanged  prices. 
We  quote,  in  5  to  10  bbl.  lots,  imperialgallon 
Toronto  :  Canadian,  n>£  to  12c;  carbon 
safety,  16c  ;  Canadian  water  white,  16c; 
American  water  white,  I7^c  ;  photogene, 
19c 

The  Petrolia  Advertiser  in  its  weekly 
report  quotes  :  Petrolia  crude,  $1.15^  per 
barrel  ;  Oil  Springs  crude,  $1.17  per  barrel  ; 
refined,  7c  in  bulk,  9^c.  in  barrels,  in  car 
lots  f.o.b.  here. 

ASHES. 

In  ashes  business  is  quiet  and  the  market 
is  steady,  with  no  change  in  prices  to  note. 
We  quote  :  First  pots,  $4. 10 ;  seconds,  $3  50 
to  $3  60,  and  pearls  at  about  $6.50  per  100 
lbs. 

SEEDS. 

Deliveries  of  alsike  continue  heavy  and  of 
red  fair.  Timothy  is  offering  in  small  quan- 
tities, and  prices  ofsameaie  firmer.  Quo- 
tations are  :  Red  clover,  $5.41  to    $5.60  for 
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MARKETS. —  Continued 

choice  to  fancy  alsike,  $4  to  $5  foi  low 
grade  to  medium  samples,  and  $5  25  to  $ 5 .40 
for  choice  to  fancy  lots  ;  timothy,  $225  to 
$2.50. 

HIDES,  SKINS,    WOOL  AND  TALLOW. 

Hides — There  is  a  fair  supply,  but  de- 
mand is  good  and  stocks  are  kept  from  ac- 
cumulating. Dealers  are  paying  ?,%(:.,  and 
selling  cured  at  \%.c. 

Skins — Sheepskins  are  plentiful  and  de- 
mand poor  at  65c;  calfskins  are  dull  and 
weak  at  6c. 

Wool — There  is  little  or  nothing  doing, 
and  prices  are  unchanged  at  18  to  19c.  for 
supers,  and  17  to  i8j£c.  for  fleece. 

Tallow — Is  a  little  weaker,  dealers  pay- 
ing 5>£c.  for  rendered,  and  selling  at  6c; 
rough,  2c. 


MARKET    NOTES. 

H.  S.  Howland,  Sons  &  Co.  are  showing 
a  fine  assortment  of  carvers,  both  with  cases 
and  without  cases. 

It  is  rumored  on  the  street  that  an  effort 
is  being  made  to  resuscitate  the  defunct 
White  Lead  Association. 

H.  S.  Howland,  Sons  &  Co.  have  just  re- 
ceived a  consignment  of  No.  303  padlocks, 
and  can  now  till  all  their  back  orders. 

M.  &  L.  Samuel,  Benjamin  &  Co.  inform 
Hardware  that  their  sales  of  Athletic 
skates  have  been  very  large,  and  that  they 
are  now  out  of  certain  sizes. 

H.  S  Howland,  Sons  &  Co.  have  very  few 
of  the  Halifax  Co.'s  scoops  and  shovels  left 
which  they  recently  purchased  at  a  low 
figure. 

H.  S.  Howland,  Sons  &  Co.,  report  large 
sales  for  silver  plated  hollow  and  flatware, 
of  which  they  have  a  complete  line. 

Just  as  we  go  to  press  it  is  learned  that 
the  discounts  fixed  by  the  manufacturers  on 
barrel  and  coppered  nails  were  35  and  10 
per  cent,  in  5  keg  lots,  and  in  American 
upholsterers'  tacks  62^  to  65  per  cent. 

H.  S.  Howland,  Sons  &  Co.  report  a  good 
demand  for  plated  knives  and  forks,  done  up 
in  sets  of  six  knives  and  six  forks,  which  they 
advertised  in  Hardware  a  few  weeks  ago, 
and  to  which  they  attribute  the  demand. 

The  Metallic  Roofing  Co.  lately  supplied 
"  Eastlake  "  galvanized  steel  shingles  for  the 
new  church  at  Foxboro'  ;  also  furnished 
embossed  ceiling  plates  for  the  town  hall, 
Stratford.  The  firm  has,  besides  this,  made 
some  good  shipments  of  the  "Owl  "  brand 
corrugated  iron  to  the  Maritime  Provinces. 

The  Windsor  Plaster  Co.,  C.  Henry  Dim- 
ock,  manager,  has  recently  purchased  the 
right  for  Canada  to  manufacture  English 
Selenite  cement,  used  for  walls  and  ceilings 
of  houses.  This  cement  hardens  and  dries 
in  a  few  hours,  and  is  made  ready  for  use  by 
adding  water  and  sand.  It  is  said  that 
walls  on  which  it  is  used  will  resist  fire.  The 


Windsor  Plaster  Co.  is  now  at  work  get- 
ting the  article  on  the  market.  It  will  be 
sold  to  the  hardware  trade. 

"  Baby  Cleveland "  n;ght  lamp  is  an 
article  that  Rice  Lewis  &  Sort,  Ltd.,  have 
been  selling  a  good  many  of  lately.  The 
lamp  is  a  unique  and  handy  little  thing, 
and  can  be  either  hung  on  a  nail  or  stood 
on  a  table.  It  burns  kerosene,  and  emits 
neither  odor  nor  smoke.  It  is  only  a  small 
article,  but  with  one  filling  it  would  burn  for 
40  consecutive  hours.  It  is  nickel-plated. 
Retailers  should  find  it  a  good  seller  at  this 
season. 

Rice  Lewis  &  Son  are  showing  an  atmos- 
pheric spirit  stove  which  is  quite  unique  in 
its  way.  It  burns  without  wick  or  packing 
material.  Perfect  combustion  and  intense 
heat  are  obtained  by  the  air  being  drawn 
through  tubes  and  mixing  with  the  spirit 
vapor.  An  attachment  goes  with  the  stove 
whereby  bread  can  be  toasted  or  a  chop  or 
steak  broiled.  The  stove  could  easily  be 
put  in  an  overcoat  pocket,  so  small  is  it. 

"  Gilt  Edge  Metal  Polish  "  is  the  name  of 
a  new  liquid  polish  for  cleaning  brass,  cop- 
per, silver,  tin,  nickel,  etc.,  which  has  just 
been  put  upon  the  market,  and  M.  &  L. 
Samuel,  Benjamin  &  Co.  report  a  large  de- 
mand for  it.  The  polish  is  a  great  labor- 
saver.  All  that  is  necessary  to  clean  an 
article  is  to  apply  the  liquid  with  a  cloth, 
wipe  it  off  again,  and  then  give  a  few  rubs 
with  chamois  cloth  or  other  soft  material. 
There  are  no  injurious  acids  in  the  ingredi- 
ents. It  is  put  up  by  W.  J.  Jeandron,  To- 
ronto. 


UNITED    STATES    MARKETS. 

New  York,  Dec.  21,  1894. 

PIG  Tin — Speculation  was  exceedingly 
tame,  and  the  market  had  a  soft,  weary 
appearance,  with  some  cause  for  the 
suspicion  that  the  bear  interest,  while  not 
aggressive,  are  having  matters  their  own 
way  to  a  great  extent.  Their  position  seems 
to  be  based  upon  the  fact  that  there  is  more 
tin  than  anyone  is  inclined  to  care   for,   and 


the  possibility  that  there  is  profit  in  produc- 
ing the  metal  at  prices  considerably  under 
any  that  have  been  reached  thus  far  this 
year.  Jobbers  and  consumers  are  extremely 
conservative  in  their  operations,  since  recent 
deliveries  on  contracts  leave  them  with  quite 
full  supplies.  Prices  ruled  on  the  basis  of 
about  13  70c.  net  cash  for  prompt  and  near 
future  deliveries,  with  distant  futures  at  a 
slight  discount.  Sales  recorded  on  'Change 
included  35  tons  December  delivery  at 
13.70c. 

Copper — There  is  just  enough  specula- 
tion and  manceuvering,  not  to  say  manipu- 
lation, to  keep  the  market  in  uncertain 
position.  The  surface  indications  are  that 
a  certain  measure  of  substantial  and  moral 
support  is  given,  and  it  is  surmised  that  this 
is  partly  for  effect  in  connection  with  con- 
tracts for  copper  for  delivery  during  the 
coming  year.  It  is  remarkable,  however, 
that  prices  for  different  varieties  of  the  metal 
are  moved  almost  in  unison,  as  though  the 
general  market  was  under  control  of  a  leader 
or  an  agreement  among  producers.  The 
popular  quotation  for  Lake  Superior  is  10c, 
but  there  were  offers  of  outside  lots  at  about 
gjic.  Bids  were  made  of  975c.  for  nearly 
any  delivery  during  the  next  six  months. 
Electrolytic  is  quoted  at  9%  to  9^c,  and 
casting  stock  at  9X  to  9>£c.,  according  to 
brand. 

Pig  Lead — The  modification  of  prices 
that  has  been  made  during  the  past  days  has 
not  stimulated  business  perceptibly;  at  least 
not  in  this  quarter.  The  market,  therefore, 
has  a  weak  sort  of  appearance,  with  prices 
on  the  basis  of  about  3.10c.  asked  for  com- 
mon western,  near  future  shipment.  London 
cable  to  the  Metal  Exchange  quoted  £g  us. 
3d.  for  soft  Spanish. 

Spelter — In  speculative  quarters  there 
were  offers  of  common  western  at  3.25c, 
early  delivery.  Elsewhere  there  were  sellers 
of  forward  shipment  at  3.30c,  ordinary  terms. 
Neither  proved  attractive  enough  to  carry 
business  above  the  moderate  limits  within 
which  it  has  been  confined  for  some  time 
past.     Hence  a  dejected  sort  of  market  for 
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ihe  tjme  being.  London  cable  quoted  £14 
ns.  3d.  for  ordinary  merchant  brands. 

Antimony. — Jobbing  movement  fair  and 
sufficient  to  keep  prices  quite  steady  at  7%c. 
for  Hallett's  and  S'Ac.  for  Cookson's,  from 
store. 

Tin  Plate — Spot  business  was  fair  and 
operations  in  futures  were  represented  as 
having  been  somewhat  better.  The  entire 
business  makes  hardly  an  average  total  for 
the  season,  however,  and  prices  continue 
rather  easy  nearly  all  along  the  line. 

Iron  and  Steel — The  general  situation 
is  about  the  same,  and  there  is  nothing  to 
add  to  the  outline  of  the  latest  market. 


NOVA  SCOTIA   MARKETS. 

Halifax,  Dec.  21, 1894. 

IN  all  branches  of  business  in  Nova 
Scotia  the  question  is  asked,  What  effect 
will  the  financial  crisis  in  Newfoundland 
have?  Hardware  has  asked  that  ques- 
tion of  neatly  all  the  leading  hardware  men 
in  Halifax,  and  the  general  reply  is  that  the 
trouble  in  Newfoundland  can  only  help 
Nova  Scotia  dealers.  This  province  does  a 
big  trade  on  the  west  coast  of  Newfound- 
land, and  that  trade  will  likely  be  augmented 
during  the  next  twe'.ve  months  on  account  of 
the  St.  John's  merchants  not  be;ng  in  a 
position  to  compete. 

Trade  is  exceptionally  good  for  this  time 
of  the  year,  and  prices  remain  steady. 


Rope — The  past  week  has  shown  a  slight 
weakening.  Sisal  is  still  quot'd  at  7%<:.  for 
all  siz^s,  but  pure  Manilla  has  dropped  half 
a  cen',  the  quota'ion  to-day  being  9  to  9X0. 
for  all  s'ze;,  according  to  quality. 

Cut  Nails— There  is  a  slight  improve- 
ment in  demand.  Quotations  remain  on  the 
basis  of  $1.85. 

Horseshoes — A  good  business  is  report- 
ed in  this  line  at  $375  'or  iron.  There  is  no 
demand  for  steel  shoes. 

Naval  Stores— This  is  perhaps  the 
healthiest  line  in  the  trade  at  present,  owing 
to  the  large  flaet  in  port  seeking  supplier 
The  quotations  are  :  Tar,  $285  perbbl.; 
rosin,  915c.  per  100  lbs.  for  ordinary  ;  pitch, 
$2.50  per  bbl.;  coal  tar,  $3.25  per  bb'.; 
oakum,  6}4  to  7>£c,  according  to  quality. 

Chain — Trade  in  this  line  remains  de- 
pressed on  account  of  lumbering  operations 
being  slow.     The  quotations  remain  at:    }4, 

$3  50 ;  A,  $3 ;  H,  $2.80;  u,  $275. 

Cotton  Duck— Fair  demand  at  last 
week's  quotation;  of  32  >£  off  list. 

Iron  Pipe — There  is  positively  nothing 
doing  in  this  line,  and  quotations  remain 
as  follows  :  Black,  iX  in-,  65  p.c.  off  list 
for  American  ;  1%  to  2  in.,  6y}4c.;  2%  in. 
and  upwards,  68^c. ;  Canadian,  up  to  1% 
in.,  67%c. ;  1%  in.,  70c.  and  $  p.c.  discount. 

Glass — There  is  a  noticeable  improve- 
ment in  glass,  both  in  city  and  provincial 
orders.     The    quotations    are  $1.25  for  first 


break.  Putty  in  bulk  is  quoted  at  $2,  with 
fair  demand. 

Paints  and  Oils — There  is  very  little 
doing  in  paints.  Linseeds  are  slow  at  56c. 
for  raw  and  58c.  for  boiled.  There  is  very 
little  do;ng  in  turpentine,  which  is  quoted  at 
45c.  as  a  medium  price  and  42c.  as  a  close 
price. 

PlG  Iron — Advices  from  Ferrona  show 
the  demand  for  pig  to  be  slow. 

Ingot  Tin — Quotations  are  at  18  to 
i8^c. 

Steel  Boiler  Plate— The  quotations 
are  on  a  basis  of  $2  ;  heads,  $2.25,  and  very 
little  demand. 

Boiler  Tubes — Are  quoted  at  ;  2  in., 
7XC,  2^  in.,  9^c;  3  in.,  uc. 

LEAD — The  quotation  remain  at  $3. 

HALIFAX   MARKET  NOTES. 

Retail  trade  in  Halifax  is  very  good, 
especially  in  novelties. 

The  New  Glasgow  Steel  and  Forge  Co. 
and  the  New  Glasgow  Iron,  Coal  and 
Railway  Co.  have  been  amalgamated. 

A.  J.  Grant  &  Co.,  hardware  merchants, 
wholesale  and  retail,  suffered  a  severe  loss  by 
fire  last  week.  Their  premises  on  Water  St. 
were  badly  damaged,  and  much  stock  des- 
troyed. The  appraisers — Mr.  E.  D.  Adams 
for  the  insurance  company,  and  Mr.  F.  Red- 
den for  the  firm — have  just  finished  their 
work.     The  firm  is  allowed  $8,000  as  dam- 
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age  to  stock,  and  $500  on  building.  Messrs. 
Grant  &  Co.  have  taken  temporary  quarters 
in  Granville  street,  where  the  damaged  stock 
is  being  sold  off 

There  is  little  or  nothing  doing  in  skates. 
The  orders  received  at  the  factories  are  few 
and  small,  while  local  dealers  have  stocks 
enough  left  over  from  last  year  to  supply 
all  demands  for  this  season.    • 


NEW    BRUNSWICK   MARKETS. 

St.  John,  N.B.,  Dec.  21,  1894. 

1HAVE  been  around  considerably  among 
the  hardwaie  merchants  this  week,  and 
have  in  every  case  found  them  very  busy. 
The  Christmas  trade  has  set  in  in  earnest, 
and  very  many  of  the  purchases  being  made 
for  the  holiday  season  are  in  the  hardware 
line.  That  trade  has  an  advantage  over 
others  here  as  far  as  the  purchases  are  con- 
cerned,because  of  the  surprisingly  low  prices. 
One  merchant  said  to  Hardware  to-day 
that  goods  in  that  line  had  never  been  sold 
so  low  in  St.  John  as  at  present,  but,  not- 
withstanding, business  is  fairly  renumera- 
tive.  Very  little  is  being  done  in  the 
way  of  decorating  among  the  hardware 
stores,  but  many  novelties  are  being  offered. 
Following  the  custom  they  adopted  a  few 
years  a^o,  Messrs.  Emerson  &  Fisher  have 
arranged  a  bargain  counter  in  their  store;  it 
is  being  largely  patronized.  Among  the 
many  novel  things  offered  is  a  line  of  minia- 
ture cooking  stoves,  which  are  as  perfect  in 
every  detail  as  the  finest  house  stoves.  The 
largest  miniature  range  retails  at  $2.50, 
and  the  smallest  at  75  cents. 

W.  H.  Thome  &  Co.,  who  suffered  a  few 
months  ago  by  a  disastrous  fire,  have  made 
many  improvements  in  their  establishment 
since,  and  have  now  probably  the  finest 
building  for  hardware  pnrposes  in  the  Mari- 
time Provinces. 

W.  S.  Fisher,  of  Emerson  &  Fisher,  was 
recently  re-elected  Vice-President  of  the 
Board  of  Trade  of  this  city,  and  as 
the  President,  W.  F.  Hatheway,  has  gone 
to  England  and  the  Continent  on  a  tour 
which  will  extend  over  several  months, 
Mr.  Fisher  will  have  to  assume  his  duties. 
He  presided  for  the  first  time  at  a  meeting 
held  yesterday,  to  discuss  the  pilotage 
question. 


ST.   JOHN    MARKET   NOTES. 

The  superior  quality  and  finish  of  the 
track  bolts  turned  out  by  the  St.  John  Bolt 
&  Nut  Works,  St.  John,  N.B.,  is  evidenced 
by  the  fact  that  not  a  single  imperfect  bolt 
was  found  in  the  fifteen  tons  of  track  bolts 
supplied  by  this  firm  to  the  St.  John  Rail- 
way Co.  Geo.  McLean. 


WHO  MAKES  RENNET? 

A  subscriber  writes  :  "  Could  you  kindly 
inform  us  through  your  columns  where  we 
can  purchase  all  the  different  kinds  of  ren- 
net for  cheese  making.  Is  it  made  in  this 
country?     Where  in  the  States?" 


EARNINGS  OF  LABOR.  in  m05t  cases  fai!ed  t0  answer  at  all,  so  fhat 

the  results   may  be    taken  as  fairly    repre- 

AS  it  is  of  the  highest  importance  to  senting   only    the    establishments    now    at 

ascertain  how  much  the  purchasing  work  which  were  also  at  work  two  years  ago. 

power  of  the  people  has  been  affect-  Tjje   decrease   in   hands  employed    and  in 

ed  by   reduction  in    the  amount   of  wages  aggregate  of  wages  paid  would  obviously  be 

paid,  and  in   the   working  force,  Dun's  Re-  SOmewhat  greater  if  it  were  possible   to  in- 

view  has  made  extensive  enquiries  through  cjude  ajj   ,he    establishments  that  were  in 

manufacturers,  and  other  employers  of  labor,  operation  two  years  ago,   but    were  idle  in 

as   to    amounts    actually  paid    during   the  1894. 

month  of  November,   and    the    number   of  To  present   the  returns  in  the  most   in- 

hands   employed,    in   comparison  with  last  structive   form,  percentages  only  are  used, 

year  and  with  the  year  1892.     It  is  gratify-  ancj  ;n  trie   following  table   will  be  shown 

ing  to   find   that   the  decrease,  as  respects  first>  tj,e   proportion  of  total    payments   in 

the  works  now  in  operation,  is  not  as  great  November,  1894,  and  in  November,  1893,  to 

as  has   been   supposed.     The  enquiry  has  tne  payments  by  the  same  establishments  in 

been  kindly  aided  by  thousands  of  employ-  November,  1892  ;  second,  the  proportion  of 

ers,   whose    payrolls   for   November    have  hands  employed    in    November,    1894  and 

been  forwarded,  and  while  numerous  defects  jSq^  to  November,  1892  ;  third,  the  average 

in  classification  of  returns   make   it  impos-  receipts  per  hand  at  work,  without  regard  to 

sible  to  arrange  all  of  them  under  the  vari-  the  number  of  days  or   hours  employed  in 

ous  departments  of  production,  enough  are  eac}j  month  ;  and  finally  the  percentage  of 

properly  classified  to  give  a  fair   indication  receipts  per  hand  in  November,  1894,  and 

of  the  course  of  employment  and  wages   in  November,  1893,  to  receipts  per  hand  in  the 

the  more  important  industries.  same    establishments    in  November,   1892. 

In   explanation  of    the   returns,  it  should  The  same  order   0f  statement   is  preserved 

be  carefully  noted  that   there  is  no  attempt  for  the  total  of  all  reports,  and  for  the  total 

as   yet  to  ascertain  the   change  in   rate  of  of  reports  from  the  more  important  indus- 

wages  either  way,  but  only  to  determine  the  tries  : 

aggregate   payments    of  the   working  force,  Comparing  with  1892,  Percentage 

and  the  number  of  hands  employed.     The  ,„       „  .,          **a"ds  , 

'  Wage*  Paid.          Employed. 

returns,  which  are  still  coming  in  rapidly,  ,g94    l893.       l8g4;    l893 

will  probably  give  valuable   information  also      ah  Works 81.59   70.81      91.38   82.87 

regarding  the   number  of  hours' and  days'      WopUms    7377    34-24      81.27   50.65 

,      ,      .  .  ,      ,  ,    ,  ,  ,         Cottons 91.26     70.64       103.16     92.02 

work  during  the  month  for  each  hand,  and      A1,  TextiIes    87.05   6a6l      95.8g   Jsot 

this  may  afford  an  indication  of  the  rate  of      Iron 55.00   33.93      62.66   42.08 

wages  paid,  but  this  branch  of  the  inquiry  is      BbotsandShoes    81.26   76.08      95.46   83.05 

not  now  considered.     Tie  returns  show  the  a*s  .................. ...        7.2   73.31      97.73    93.13 

Agricultural    Implements.  ..     78.34     76.86         85-59     83.01 

aggregate  amount  paid  in  wages  during  the      Furniture 91.24   86.37      93.67   88.61 

three  months  compared,  November,   1894,      Slass  108.40   99.22     115.04   94.91 

1893,  and   1892,  and  the  number  of  hands  at  Average  Payment      Percent,  of 

.  Per  Hand.            Average,  '92. 

work,  so  that  if  the  working   force  were  the  i8q4.    j893.    i892.     i894_    l8g3- 

same,  with  employment   only  half  time,  the      All  Works $33 08  $31  66  $37 05    89.28    85.47 

result  would   show   a  decrease   in   total  re-      Wo°^  2°  '5    1945    2881    90.76   67.51 

.,  ,  ■       .,  r        Cottons 2458     2401     2773     88.64     86.59 

ceipts,  without  any   change  in  the  rate   of  ,,,T    ,-,                         0                 ,         »    .. 

f     1  J  r>  All    textiles 2508     2234     2761     90.84     80.91 

wages  paid.  iron   3547    325.1   4043    87.73    80.63 

The   returns   already  cover  over  250,000      Boots  and  shoes 3359    3594   3923    85.11    91.36 

hands  employed,  and  are  fairly  distributed       "ats  ,'     m'", 3"  9l    2&°l    35  6'    86'86   7*M<, 

'        '  Agricultural  Implements  34  18     34  58     37  35     91.51     92.58 

all  over  the  region  between  the  Atlantic  and      Furniture 36  33    36  36   37  3o   97.4o   97.48 

the  Rocky  Mountains.     They  include  a  con-      Glass 5055    55  ^t    5407   93-49102.20 

siderable  number  of  leports  from  concerns  From  these  tables  it  appears  that  the  ag- 
which  were  just  beginning  in  1892,  and  have  gregate  of  wages  paid  was  18^  percent, 
greatly  increased  their  working  force,  and  in  smaller  in  1894  than  in  1892,  but  in  1893  it 
about  a  quarter  of  the  reports  larger  pay-  had  been  29  per  cent,  smaller,  so  that  there 
ments  are  reported  in  1894  than  in  1892.  had  been  a  very  encouraging  increase  dur- 
Many  of  the  concerns  reporting  werestopped  ing  the  year.  Moreover,  in  the  establish- 
entirely  in  1893,  which  necessarily  lowers  the  ments  reporting  the  number  of  hands  em- 
aggregate  for  that  year,  but  not  the  average  ployed  was  nearly  9  per  cent,  less  in  1894 
receipts  per  hand.  They  show  payments  of  than  in  1892,  but  in  1893  it  had  been  over 
about  $8,200,000  per  month  in  1894  against  17  per  cent.  less.  Thus,  it  results  that  the 
$7,200,000  in  1893,  and  $10,200,000  in  1892,  average  payment  to  each  hand,  whether 
the  number  of  hands  being  10  per  cent.  employed  full  time  or  not,  was  $32.08  in 
larger  in  1894  than  in  1893,  but  9  percent.  1894,  against  $31.66  in  1893  and  $37.05  in 
smaller  in  1894  than  in  1892.  Here  it  is  1892,  which  means  that  the  average  was 
especially  important  to  notice  that  very  few  nearly  11  per  cent,  less  in  1894  than  in  1892, 
returns  have  been  received  from  the  many  but  had  been  14.05  per  cent,  less  a  year  ago. 
hundred  concerns  addressed  which  are  The  comparisons  show  that  in  some  of  the 
known  not  to  be  in  operation  at  this  time,  industries  the  works  reported  are  actually 
and  for  natural  reasons  such  concerns  have  employing  more  hands   this   year   than  two 
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years  ago,  and  in  the  glass  works  reporting 
larger  wages  were  paid  in  November  than 
two  years  ago,  and  while  it  is  quite  possible 
in  this  particular  lhe  reports  thus  far  classi- 
fied may  not  accurately  represent  all  works 
in  operation,  the  comparisons  are  highly  in- 
teresting, and  in  contrast  to  the  prevailing 
impression  in  business  circles,  decidedly  en- 
couraging. The  depression  has  been  great, 
but  large  progress  toward  recovery  has  been 
made  within  the  past  year. — Dun's  Review. 


THE  WAY  OF   CLERKS. 

CLERKS,  says  an  exchange,  are  a  very 
important  part  of  the  store.  In  the 
larger  establishments  they  have  an 
importance  that  is  almost  equal  to  that  of 
the  proprietor,  since  they  come  into  more 
frequent  and  direct  communication  with 
the  customers,  and  on  their  treatment  of 
these  customers  depends  a  great  deal  of  the 
merchant's  success.  If  they  are  careless, 
inattentive,  or  "  smart,"  as  many  of  them 
are,  the  merchant  may  lose  through  them 
what  he  has  built  up  by  his  own  efforts,  or  if 
they  are  ignorant  regarding  such  details  of 
the  business  as  are  place  I  under  their  care, 
he  will  be  quite  certain  to  fail  in  making 
many  sales,  because  no  one  cares  to  buy 
from  a  clerk,  or  any  one  else,  who  does  not 
know  all  about  what  he  is  trying  to  sell. 
Practically  speaking,  the  clerk  is  the  mer- 
chant's representative  or  agent,  and  his  sins 
of  omission  or  commission  are  chargeable 
to  hib.  principal. 

There  is  one  point,  at  least,  in   which  the 
average  clerk   is  sadly   lacking.     He  is  not 


always  able  to  distinguish  between  true 
courtesy  and  that  which  is  merely  an  imita- 
tion, or  else  is  inclined  to  judge  customers 
entirely  by  their  appearance — when  they  are 
strangers  to  him — and  to  gauge  his  treat- 
ment by  his  ideas  of  their  pocket  books. 
Every  merchant  expects  that  his  clerk  will 
show  him  the  ordinary  politeness.  He 
receives  it,  because  the  clerk  knows  he  will 
lose  his  position  if  he  offends  his  employer, 
but  if  the  clerk  could  be  shown  at  least  his 
comparative  share  of  consideration  in  this 
respect  he  would  not  be  quite  so  tempted  to 
go  astray  in  the  matter  of  courtesy  when 
dealing  with  his  employer's  customers. 


TRADE    CHAT. 


THE  saw  mill  at  Victoria  Road,  belong- 
ing to  B.  R.  JefTery,  of  Kingston,  was 
destroyed  last  week  by  fire.  Loss, 
$  1,000;  nc  insurance. 

The  Perth  car  shops  are  working  on  half 
time. 

Business  men  of  Pickering  are  trying  to 
induce  some  chartered  bank  to  start  a  branch 
there. 

After  January  1st  three  days  of  grace  on 
notes  made  in  New  York  state  will  be  abol- 
ished, and  30  days  will  no  longer  mean  33. 

Chas.  Kitchen,  late  of  Coventry,  has 
opened  up  a  blacksmith  shop  at  Bolton, 
Ont,  in  the  old  Wolfe  stand  at  the  iron 
bridge. 

The  dinner  of  the  Commercial  Travelers 
this  evening  at   the   Windsor  Hotel,    Mon- 


treal, will  be  attended  by  His  Excellency 
Lord  Aberdeen,  Hon.  Wilfrid  Laurier,  Hon. 
Geo.  E.  Foster,  and  Hon.  J.  J.  Curran,  and 
possibly  Hon.  Mackenzie  Bowell. 

Gait  Council  has  decided  that  no  further 
franchise  will  be  granted  to  the  electric 
street  railway  without  a  vote  of  the  rate- 
payers. 

According  to  a  bulletin  of  the  Ontario 
Bureau  of  Industries  the  snake  fence  is  in 
all  parts  of  Ontario  rapidly  giving  way  to 
wire  fences  and  hedges. 

The  City  Council  of  Hamilton,  Ont.,  has 
agreed  to  grant  an  extension  of  six  months 
to  the  Hamilton  lion  and  Steel  Works  for 
the  completion  of  the  smelting  works. 

At  Tuesday's  meeting  of  the  Guelph  Board 
of  Trade,  the  president  said  the  prospects 
were  bright  for  the  rolling  mill,  although 
progress  with  the  arrangements  was  slow. 

The  Grand  Trunk  conductors  were  put 
back  on  their  old  routes  again  this  morning. 
Conductors  Cameron,  McKay  and  Myers 
taking  the  Toronto  run,  and  Conductors  O'- 
Brien, Darsh  and  Beasley  taking  the  run 
from  Hamilton  to  Allendale.  —  Herald, 
Hamilton. 

The  annual  meeting  of  the  Commercial 
Travelers'  Mutual  Benefit  Society  was  held 
in  London  Saturday.  The  number  of  new 
members  during  the  year  was  greater  than 
either  of  the  two  previous  years,  namely, 
119.  The  financial  statement  showed  the 
receipts  of  the  year  to  be  $13,03490,  the 
disbursements  $10,029.68,  and  the  balance 
on  hand  $3,005  90.  The  reserve  fund 
amounts  to  $7,807.65.  The  various  reports 
were  unanimously  adopted. 


OU  SEE 
THAT 

MAN? 


hen  he  calls  on  you  pay 
him  a  year's  subscription 
to  this  journal. 
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CANADA  AND  GREAT  BRITAIN. 

WHILE  Canada  has  not  been  forcing 
itself  on  the  notice  of  the  Mother 
Country,  remarks  The  Mail,  a  good 
deal  has  happened  lately  to  bring  and  keep 
us  conspicuously  before  her  eye.  A  well- 
fa\ored  colony  like  this,  has  everything  to 
gain  from  such  prominence.  We  have 
wants,  and  Britain  has  to  spare  nearly  every- 
thing that  can  satisfy  them.  She  can  give 
us  capital,  population,  trade  connections, 
trade  itself,  and  has  it  in  her  power  to  give 
liberally.  To  her  we  have  to  look  for  men 
to  fill  and  till  our  prairies,  for  money  to  de- 
velop our  mineral  wealth,  build  railroads, 
improve  canals,  and  establish  steamships, 
and  for  a  market  for  a  g>eat  part  of  our  pro- 
duce. She  will  give  us  these  talents  if  she 
is  assured  we  will  turn  them  to  profitable 
account,  both  to  her  and  to  ourselves.  But 
to  be  assured,  she  must  know  as  much  about 
us  as  possible,  and  we  should  take  care  that 
she  does.  The  country  must  be  forward  to 
show  its  parts,  if  it  would  hold  its  own 
against  other  competitors  for  British  favor. 

The  United  States  drew  hundreds  of  mil- 
lions of  capital  and  millions  of  population 
from  Britain,  and  to  no  other  foreign  assist- 
ance is  its  extraordinary  material  advance- 
ment due.  But  it  left  nothing  undone  to 
attract  the  attention  of  those  classes  in 
Britain  who  could  furnish  the  means  it 
wanted.  No  important  undertaking  within 
its  boundaries  lacked  booming  on  the  British 
money  market.  It  is  a  nation  of  born  ad- 
vertisers, and  it  owes  as  much  of  its  success 
to  that  fact  as  to  its  wealth  of  natural  re- 
source. 

Canada  might,  with  profit,  take  a  leaf  out 
of  the  book  of  its  neighbor.  The  circum- 
stances that  are  pushing  us  on  the  attention 
of  Great  Britain  just  now  will  undoubt- 
edly prove  useful  to  us.  The  Colonial 
Conference  has  been  fruitful  of  adver- 
tising in  the  right  quarter.  Its  pro- 
ceedings received  liberal  attention  from 
the  British  press.  The  f.ict  that  it 
was  held  in  Canada,  and  that  Canada 
would  be  the  central  span  in  the  proposed 
Imperial  trade  route,  caused  interest  in  the 
scheme  to  settle  chiefly  on  this  country. 
The  favorable  report  of  the  Earl  of  Jersey 
heightened  and  widened  that  interest,  with 
us  still  in  the  foreground.  The  proceedings 
of  the  Colonial  Institute,  notably  the  paper 
read  by  Sir  Henry  Wrixon,  have  had  a 
similar  effect,  and  so  have  the  steady  agi- 
tation and  discussion  in  London  df  the  fast 
Atlantic  steamship  line.  The  cable  scheme 
has  likewise  been  turned  over  a  good  deal 
in  the  minds  of  British  investors  and  British 
shippers,  and  the  cable  always  brings  up 
Canada. 

The  Statist  has  kept  the  question  of  an 
Imperial  Customs  union  before  the  minds  of 
its  readers,  and  has  stimulated  interest  in  it 
by  the  offer  of  a  prize  of  $5,250  for  the 
best  scheme  of  such  a  union.  Canada  is  on 
both  oceans,  and  n.ust  come  in  for  special 
consideration  in  the  treatment  of  this  ques- 


tion, which  involves  British  control  of  the 
sea  as  well  as  preferential  trade.  But  we 
have  been  brought  into  British  notice  by 
other  things  besides  the  Colonial  Confer 
ence  and  its  issues.  The  last  lonn  showed 
the  British  public  that  with  their  own  mon- 
eyed class  our  financial  rating  was  Ai. 
Our  High  Commissioner  in  London,  Sir 
Charles  Tupper,  has  not  let  the  British  peo- 
ple think  we  are  an  insignificant  colony,  and 
his  steady  vindication  of  the  health  of  our 
cattle  has  kept  the  name  of  Canada  before 
them,  and  will  prove  of  service,  it  is  to  be 
hoped,  for  securing  the  removal  of  the 
embargo. 

The  fame  of  our  cheese  makes  Canada 
better  known  in  Britain.  Our  increasing 
trade  with  the  Mother  Country  cannot  but 
lift  u>toa  higher  standing  there.  The  visits 
of  our  Govcnor-General  to  all  parts  of  the 
country,  and  his  study  of  the  resources,  in- 
dustries, and  trade  faci  ities,  must  be  valu- 
able as  a  means  of  improving  Britain's 
knowledge  and  appreciation  of  us.  Cana- 
dian affairs  are  rising  in  importance  as  topics 
of  discussion  in  the  British  press.  We  were 
talked  about  a  good  deal  in  Britain  in  con- 
nection with%  the  Behring  Sea  question. 
Lastly,  the  visits  of  our  Ministers  to  the 
Mother  Country  have  helped  to  create  and 
keep  up  a  more  intimate  know  edge  of  us 
there.  All  these  influences  indicate  and 
count  for  much  to  our  advantage  They  in- 
vite Britain  to  send  her  surplus  capital  and 
productive  labor  to  us,  and  to  spend  more 
on  establishing  trade  relations  and  facilities 
with  us.  It  is  to  our  interest  to  keep  our- 
selves well  before  the  British  public. 


TRIALS  OF  A  STOVE  DEALER. 

"  We  are  expected  to  prevaricate  some," 
said  the  retail  stove  dealer  to  a  repo  ter  of 
The  New  York  Sun.  "It  is  absolutely 
necessary  if  a  man  would  succeed.  If  you 
don't  you  lose  your  trade.  Now,  this  is  the 
worst  time  of  the  year  for  us.  It's  all  on  ac- 
count of  the  weather.  If  there  is  one  cold 
day  we  are  suddenly  invaded  by  an  army  of 
women  all  wanting  their  stoves  repaired. 
Some  want  new  brick,  others  want  to  swap 
an  old  stove  for  a  new  one,  while  many  want 
grates  of  all  descriptions.  We  don't  keep 
such  things  in  stock,  and  if  they  are  not 
ready  when  you  promised  them  (and  they 
are  not)  there  is  trouble.  You  don't  want 
to  lose  their  trade,  so  you  tell  them  you  had 
to  order  the  brick  from  Pennsylvania,  or 
that  lhey  are  all  out  of  that  kind  of  grate  at 
the  factory. 

"  The  women  ask  hundreds  of  foolish 
questions  :  '  Why  does  the  smoke  come  out 
of  the  doors?  What's  the  best  kind  of  coal 
to  use  in  that  stove  ?  Will  that  stove  bake 
bread  on  the  bottom  ? '  and  things  like  tha». 
Most  of  these  people  have  not  used  their 
stoves  all  through  the  summer.  They  have 
been  using  gas  stoves.  Their  stoves  got 
clogged  up  with  soot.  The  grate  cracks  and 
the  brick  falls  out.  It  keeps  me  in  hot  water 
at  the  beginning  of  every  fall,  and  it  takes 
me  the  rest  of  the  season  trying  to  square 
myself  with  my  conscience." 


DISINFECTANTS. 

A  writer  in  The  Medical  Magazine  who 
has  witnessed  the  Berlin  method  of  disin- 
fecting a  room,  describes  the  cleansing  of  an 
apartment  in  which  a  child  had  died  of  diph- 
theria :  "  Four  men  were  engaged.  After 
everything  that  could  be  subjected  to  steam 
without  detriment  had  been  removed  to  the 
disinfecting  station,  all  the  things  were  re- 
moved from  the  walls,  and  the  men  began 
rubbing  these  with  bread.  Ordinary  Ger- 
man loaves  are  used,  forty-eight  hours  old. 
The  loaves  are  cut  into 
substantial  chunks  about  6 
inches  square,  the  back  of 
each  piece  consisting  of  the 
crust,  thus  allowing  of  a 
good  purchase.  The  walls 
are  systematically  attacked 
with  strokes  from  above 
downward,  and  there  can 
be  no  question  as  to  its 
efficacy  in  cleaning  them, 
nor  does  the  operation  take 
as  long  as  one  would  im- 
agine. The  crumbs  are 
swept  up  and  burned- 
After  this  the  walls  are 
thoroughly  sprinkled  with 
a  five  per  cent,  carbolic 
acid  solution.  The  floor  is 
washed  with  a  two  per 
cent,  carbolic  acid  solution, 
and  all  the  polished  wood 
work  and  ornaments  as 
well." 


The  gold  reserve  of  the  United  States  has 
again  dropped  below  its  legal  standard  of 
$ioo,coo,oco.  The  cause  was  a  further  ship- 
ment of  2>%  millions  to  Europe  last  week. 
The  receptacle  that  is  holding  the  gold  re- 
serve is  like  a  vessel  with  a  hole  in  it.  You 
may,  by  pouring  in  a  heavy  volume  — as  the 
U.S.  Government  has  been  doing  with  the 
$50,000,000  loan — cause  a  momentary  rise 
in  the  volume  of  contents,  but  the  moment 
the  inflow  ceases  receding  begins.  Cur- 
rency reform  is  what  the  United  States  re- 
quires. Her  leading  financiers  realize  tt, 
and  the  sooner  the  desideratum  is  secured 
the  better. 


MY   BRUDDER   CAN    MAKE   IT  GO.' 
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ASBESTOS  IN  POWER  PLANTS. 

ASBESTOS  is  a  mineral  as  non-com- 
bustible as  marble  or  granite,  and 
yet  very  different  from  these  miner- 
als, being  fibrous  in  texture.  A  piece  of 
crude  asbestos  is  hard  and  solid,  like  other 
minerals,  but  it  can  be  crushed  and  torn 
until  it  becomes  a  soft  silk-like  mass  of 
fibre.  The  mineral  was  originally  found  in 
Italy,  and  in  1876  was  discovered  in  Can- 
ada, when  a  railway  (Quebec  Central  rail- 
way) was  cut  through  the  mountains  south 
of  the  St.  Lawrence  river.  Asbestos  of  a 
valuable  kind  was  found.  The  fibre  was 
different  from  that  of  the  Italian — much 
stronger  yet  shorter.  In  the  first  year  after 
the  discovery,  about  50  tons  were  mined,  but 
it  was  impossible  to  sell  it,  owing  to  the 
limited  demand.  Since  then  the  production 
of  asbestos  has  run  up  to  nearly  10,000  tons 
per  year,  and  still  there  is  not  enough  to  meet 
all  requirements. 

Chrysolite,  as  metallurgists  call  the  Can- 
adian asbestos,  is  a  crystallized  serpentine 
rock.  The  Italian  asbestos,  which  was 
originally  altogether  used  by  Louis  Wer- 
theim,  is  somewhat  different,  it  being  longer 
in  fibre,  sometimes  two  or  three  feet  long, 
and  is  not  found  in  veins,  but  in  pockets. 
While  the  fibre  is  longer,  it  is  not  so  strong 
as  the  Canadian  fibre,  and  for  that  reason 
does  not  spin  as  well.  Since  the  Canadian 
asbestos  has  been  found  the  use  of  Italian 
asbestos  has  gradually  diminished,  and  is 
now  confined  to  chemical  purposes  and  to 
specialties.  Louis  Wertheim  now  chiefly 
uses  Canadian  asbestos,  and  the  goods  he 
sells  are  made  from  it. 

Asbestos  fibre  differs  materially  from  all 
other  fibres  of  animal  or  vegetable  origin  by 
having  a  perfectly  smooth  surface  like  spun 
glass,  while  cotton,  hemp,  wool,  silk,  etc., 
under  the  magnifying  glass  show  tiny  fibres 
or  hairs  grown  on  the  main  fibre.  In  manu- 
facturing asbestos  goods  the  fibres  will  not 
adhere  to  each  other  like  other  fibres  ;  they 
will  slip  past  each  other,  and  it  takes  a 
peculiar  process  to  accomplish  the  spinning 
of  an  asbestos  thread,  especially  as  the  best 
grade  of  fibre  averages  less  than  one  inch  in 
length.  Furthermore,  asbestos  fibre  is  only 
to  a  certain  degree  strong  and  durable,  and 
if  not  carefully  treated  in  the  process  of 
manufacturing  it  will  be  torn  to  pieces  and 
its  length  reduced.  Then  again,  asbestos 
in  its  natural  state,  after  being  mined,  still 
contains  a  heavy  percentage  of  serpentine 
rock,  which  often  penetrates  the  asbestos 
veins  and  cannot  be  separated  from  it  ex- 
cept through  special  machinery.  In  fibris- 
mg  crude  asbestos,  this  hard  rock  is  very 
liable  to  hurt  and  cut  the  tender  fibre,  and  it 
is  one  of  the  most  d  fficult  mechanical  pro- 
cesses to  make  a  thorough  separation  with- 
out hurting  the  fibre. 


Among  the  new  postoffices  opened  in  On- 
tario on  December  1  are  the  following  : 
Glenfield,  Addington;  Murphy,  North  Grey; 
Wilson's  Bay,  North  Grenville. 


Cutlery 


Full  assortment  in  stock  for 
the  holiday  trade  at   .    .    . 


A.  C.  LESLIE  &  CO., 


Montreal  and 

.  .  .  Toronto 


Specially  Close  Prices 


The  Houghton 
Patent  Key 
Lock  Wrench 


Combines  strength,  simplicity  and  durability,  and  is  unequalled  for  ease  and  rapidity  01  adjust- 
ment.    Manufactured  in  all  sizes  by  THE  PA11IS  TOOL  MFG.  CO,  LTD.,  PARIS,  ONT. 


Our 
Specialty 


PURE  TURPENTINE 


Every  Barrel 
Guaranteed  Pure. 


FRANCIS,  FROST  &  CO. 


Manufacturers  of 


WEATHER  AND  WATERPROOF  PAINT 


Office  and  Warehouse  :  ~|-.  ^— ^  -w-%  f\  k  I  T*  /~\ 

33  Front  Street  West.  I  UHUIN  1  U 

Buy  ELASTEROLE  Varnish  for  outside  or  inside  woik 


Factory  : 

122-4  Richmond  Street  East. 


TRADE    MAKK. 


BLACK 

DIAMOND 


FILE 
WORKS 


21  to  43  Richmond  St.,  Philadelphia,  Pa. 

G-.  &  H.  ZBJkJRZLNTIETT, 

MANUFACTURERS   OF 

Mill  Sawf  iles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  Lightning  Sawfiles. 

AND 

EVERY   OTHER    DESCRIPTION    OF  SAW   FILES. 


ta 


Best  Anti-Friction  Metal  for  all  Machinery  Bearings. 


It  prevents  Hot  Boxes. 

It  will  not  Cut  or  Heat  Journals. 

Its  lasting  qualities  are  of  the  highest  order. 

It  is  a  Self-Lubricant. 

It  saves  a  large  percentage  of  Oil. 

It  accomplishes  its  work  with  much  cheaper 

grades  of  Lubricants. 
It  increases  the  Motive  Power. 


It  is  the  only  metal  that  protects  and  does 

not  wear  Journals  ;  it  Enamels  them. 
It  is  adapted  to  high  and  low  speed 

Machinery. 
It   will   stand  the   heavy   work  of   Rolling, 

Sugar,  Saw  and  Wire  Mills,  etc. 
It  is  especially  adapted  to  all  Steamship 

Bearings. 


Send  your  orders  to  all  dealer?,  or  to 


The  James  Robertson  Co.  Ltd.,  Toronto 


Montreal 
Winnipeg 
St.  John,  N.B. 
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MASSEY   IS   PRESIDENT. 

LAST  Saturday  night,  in  the  rooms  of 
the  Dominion  Commercial  Travelers' 
Association,  in  Montreal,  the  result  of 
the  contest  for  office  holders  for  the  ensuing 
year  was  made  known' 

The    vote    for    the     presidency    was    as 
follows  : 


Lieut. -Col.  Fred.  Massey 
Joseph  H.  Morin 


,086 
632 


Majority  for  Massey 454 

Last  year  the  poll  stood  for  the  same 
office  : 

David  Watson I ,085 

L.  Wilson 530 

The  votes  cast  for  the  four  candidates 
running  for  the  vice-presidency  are  as 
follows : 

Alfred  Elliot       525 

Max  Murdock 464 

John  Rogers 350 

John  Taylor         331 

Mr.  Alfred  Elliott  is,  consequently,  elected 
vice-president  of  the  Dominion  Commercial 
Travelers'  Association,  while  the  new  direc- 
tors are  the  first  five  in  the  following  list, 
with  the  number  of  votes  cast  for  each  of 
the  eleven  candidates  : 

James  Armstrong   q88 

C.  A.  Prevost 920 

W.  D.  McLaren,  jr 713 

N.Tucker 709 

J.  T.  McBride 705 

C.  H.  Cochrane 662 

N.  C.  Wonham    533 

A.  D.  Gall 341 

Joseph  Youngheart 333 

Jno.  Fales 303 

Jno.  Stewart 260 

The  retiring  president,  after  paying  an 
especial  and  well  merited  tribute  to  the 
ability  of  Mr.  Wadsworth,  the  secretary,  and 
the  other  officers,  went  on  to  declare  that 
economy  had  been  the  order  of  the  day,  and 
said  that  an  examination  of  the  report  which 
had  been  placed  in  their  hands  would  show 
that  every  item  of  expenditure  had  been 
carefully  weighed  and  considered  before 
entering  upon  it.  Tenders  had  been  invited 
for  printing,  etc  ,  and  by  so  doing  a  saving 
of  from  $500  to  $700  had  been  effected. 

The  increase  in  the  membership  had  given 
them  $1,200  additional,  although,  the  death 
rate  had  been  quite  large,  "  since  our  last 
annual  meeting,"  added  Mr.  Watson.  ''  No 
less  than  22  membeis  who  were  then  in  good 
health  have  passed  into  eternity.  The 
amount  of  claims  for  the  mortuary  benefit  is 
large,  but  we  must  remember  that  it  means 
the  widows'  and  orphans'  all." 

Mr.  Watson  then  proceeded  to  accentuate 
his  remarks  made  at  the  last  quarterly  meet- 
ing anent  the  Mutual  Benefit  Association, 
and  expressed  surprise  that  more  of  the 
members,  and  especially  the  young  men, 
did  not  take  advantage  of  it.  "  How  can 
you,"  the  spe  iker  asked,  "  find  a  more 
profitable  investment  ?"  Out  of  this  year's 
death  roll  there  were  not  less  than  seventeen 
who  had  failed  to  become   members  of  the 


Mutual  Benefit  Association,  and  conse- 
quently their  families  were  deprived  of 
$17,000,  a  sum  that  would  have  accrued  to 
them  had  the  heads  of  these  families  been 
contributors  to  the  association  in  question. 
The  speaker  likewise  dwelt  very  earnestly 
upon  the  project  of  establishing  a  fund  for 
disabled  or  worn  out  members  of  the  Domin- 
ion Commercial  Travelers'  Association. 

Here  a  very  solemn  and  touching  tribute 
was  paid  to  the  dead.  All  the  members 
arose,  and  while  they  bowed  their  heads 
the  secretary  slowly  read  the  past  year's 
death  roll,  as  follows  :  Geo.  Knovvlton,  Ed. 
Heuser,  M.  Mackeand,  P.  J.  G.  Labbe,  W. 
E.  D.  Sutherland,  Saml.  Mills,  Frank  Burch, 
M.  P.  Lynch,  John  Ross,  H.  W.  Downey, 
Alex.  Drew,  J.  M.  Humphrey,  W.  Finlay, 
H.  J.  Farmer,  J.  H.  Hill,  John  Martin,  Alf. 
Francois,  Geo.  Forbes,  T.  P.  Pearce,  A  J. 
Ackhurst,  John  Stewart,  S.  A.  Brazier  (acci- 
dental), J.  M.  Ingersoll,  J.  M.  Leonard,  Chas. 
Cooper,  H.  Laws. 

J.  A.  Cantlie  delivered  a  telling  speech  in 
support  of  a  fund  for  widows  and  orphans, 
and  strongly  urged  that  a  benevolent  fund 
be  set  apart  and  controlled  by  a  committee 
that  would  see  that  no  loafer  or  lazy  person 
drew  any  benefit  therefrom. 

Mr.  Watson  having  vacated  the  chair, 
Lieut. -Col.  Massey,  the  president-elect, 
entered  at  once  upon  his  new  duties,  and 
was  greeted  by  applause  that  fairly  made 
the  Fraser  Institute  tremble  as  the  gallant 
colonel  rose  to  rep'y.  Col.  Massey  said  that, 
acting  upon  thejadvice  of  his  excellent  friend, 
Mr.  Watson,  he  had  tried  10  prepare  two 
speeches,  one  for  victory  and  one  for  de- 
feat, but  having  failed  in  both  he  would 
throw  himself  upon  the  well  known  indul- 
gence of  that  body  of  men  which  had  just 
placed  him  at  its  head.  "  I  greatly  appre- 
ciate this  honor,"  said  the  colonel,  "and  I 
trust  that  all  will  be  able  to  say  that  the 
president  of  1895  has  done  his  duty  as  well 
as  the  gentleman  who  presided  over  us  in 
1894.  Col.  Massey  also  supported  the 
scheme  referred  to  by  Mr.  Watson  and  Mr. 
Cantlie,  and  intimated  that  the  new  brand 
would  endeavor  to  carry  out  the  wishes  of 
the  members. 

Mr.  Morin,  who  was  then  called  upon, 
made  a  brief  but  loyal  address.  He  said  : 
"  Gentlemen,  I  have  fought  a  hard  battle 
and  have  lost.  I  accept  defeat  manfully.  I 
thank  those  who  voted  for  me,  and  I  enter- 
tain no  ill-feeling  towards  those  who  marked 
their  ballots  for  the  colonel.  I  shall  con- 
tinue in  the  future  to  take  the  same  interest 
in  the  Dominion  Commercial  Tiavelers'  As- 
sociation as  in  the  past."  (Cheers.)  Mr. 
Morin  then  advanced  and  shook  hands  with 
the  president-elect,  while  the  "  boys  "  yelled 
with  delight. 

The  secretary  read  the  report  of  the  Edu- 
cational Committee,  which  shows  a  balance 
on  hand  of  $138.49.  During  the  past  year 
only  one  application  for  the  scholarship   had 


been  made,  but  in  this  case  the  child  was 
under  age,  so  that  there  are  now  six  vacan- 
cies at  the  disposal  of  the  board.  Mr.  David 
Watson  was  elected  to  replace  Mr.  Fred 
Birks  on  theEducational  Committee,  and  the 
report  was  adopted. 

The  following  amendments  to  the  by-laws, 
notice  of  which  had  already  been  given,  were 
adopted,  and  will  read  as  follows  : 

On  and  after  February  1  any  person  hav 
ing  failed  to  renew  his  subscr  ption  shall 
cease  to  be  a  member  of  the  association,  but 
may  be  reinstated  within  the  current  year  on 
production  of  certificate  of  good  health,  ac- 
companied with  renewal  application,  with- 
out being  deprived  of  any  previously  ac- 
quired rights  or  benefits. 

The  president,  vice-president,  treasurer 
and  four  of  the  ten  directors  shall  be  elected 
at  each  annual  general  meeting,  and  the 
then  retiring  president  shall  by  right  remain 
a  director  on  the  board  for  one  year. 

After  some  remarks  from  Messrs.  Logan, 
Gormley  and  Wilkins,  the  meeting  ad- 
journed. 


A  CORNER  IN  PROVERBS. 

No  ship  can  outsail  its  keel.  , 

Know  Little  is  a  great  critic. 

The  old  fox  fears  the  lean  hound. 

A  written  contract  does  not  forget. 

A  cruel  hand  makes  a  sneaking  dog. 

The  true  church  has  a  hundred  doors. 

Merry  fellows  are  not  money  makers. 

The  shorter  the  wit  the  longer  the  ears. 

There  are  no  good  times  for  poor  work. 

The  longer  the  life  the  shorter  the  years. 

The  persuasive  writer  uses  a  soft  pencil. 

The  straight  course  has  the  fewest  rocks. 

Don't  strike  at  gold  bars  with  bare 
knuckles. 

The  advertisement  that  catches  the  eye 
touches  the  pocket. 

It  generally  takes  four  eyes  to  see  that 
there  are  two  sides  to  a  question. 

The  trouble  with  many  theories  is  that 
they  have  more  latitude  than  longitude. 

To  be  well  educated  one  has  to  be  doubly 
learned  ;  first  by  learning  and  second  by 
learning  to  use  what  has  already  been 
learned. — Exchange. 


The  Quebec  Boaid  of  Trade  have  elected 
the  following  officers  :  President,  Mr.  E.  B 
Garneau  (unanimously  re-elected);  1st  Vice- 
President.  Mr.  John  Sharpies  (re-elected); 
2nd  Vice-President,  Mr.  Elzear  Pelletier  (re- 
elected); Treasurer,  Mr.  Joseph  Winfield. 
The  board  has  passed  a  resolution  calling 
upon  the  City  Council  to  vote  aid  towards 
the  construction  of  a  railway  from  Quebec  to 
Parry  Sound  on  the  Georgian  Bay. 

Another  ten  days  and  the  old  year  will 
have  to  give  place  to  the  new.  Most  mer- 
chants have  got  goods  in  stock  which  they 
would  rather  not  carry  over  into  the  New 
Year,  and  a  good  many  will  make  a  "  big 
push"  to  try  and  not  do  so.  They  will  ad- 
vertise, start  bargain  counters,  and  adopt 
every  device  to  catch  trade.  Go  thou  and 
do  likewise. 
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BUSINESS  CHANGES. 

DIFFICULTIES.ASSIGNMENTS.COMPROMISES. 

THE  creditors  of   Alf.   Sleep  &  Co.   of 
Seagrave,  have  decided  to  sell  out  the 
stock  of  the  estate. 
W.  R  Cole  &  Co.,  lamps  and  oil,  Mont- 
real, have  assigned. 

I.  Elder,  blacksmith,  Traverston,  has  been 
succeeded  by  J.  Hastie 

The  Novelty  Manufacturing  Co.,  of  New- 
market, is  in  liquidation. 

S.  Z.  Daigle,  general  merchant,  St.  Leon- 
ard's, N.B.,  has  assigned. 

D.  McDonald,  general  merchant,  Bad- 
deck,  N.S.,  has  assigned. 

T.  A.  Houston  &  Co.,  staves,  Aurora,  are 
reported  in  financial  difficulties. 

The  London  Machine  Tooi  Co.,  London, 
Ont.,  has  called  a  meeting  of  its  creditors. 

Thorburn  &  Tessier,  general  merchants, 
St.  John's,  Newfoundland,  ha\e  suspended. 

A.  L.  Tebb=,  house  furnishings,  Toronto, 
is  offering  to  compromise  at  25c.  on  the 
dollar. 

Albert  Fontaine,  general  merchant, 
Rougemont,  has  assigned  to  Chas.  Des- 
marteau. 

E.  Denis,  general  merchant,  Regand, 
Que.,  is  offering  to  compromise  at  50c.  on 
the  dollar. 

F.  C.  A.  Mclndoo,  leather  merchant, 
Montreal,  has  compromised  at  25c.  on  the 
dollar,  cash. 

J.  J.  Dunsmore,  timware  and  stoves, 
Stratford,  have  assigned,  and  a  meeting  of 
creditors  will  beheld  24th. 

Wm.  Johnston,  hardware  merchant,  Mont- 
real, is  reported  to  be  absent,  and  a  meet- 
ing of  creditors  has  been  called  for  27th 
inst. 

At  a  meeting  of  the  creditors  of  Snider  & 
Co.,  of  Edgley,  held  in  Assignee  Tew's  office, 
it  was  decided  to  dispose  of  the  stock,  as  no 
offer  had  been  made. 

SALES    MADE   AND   PENDING. 

The  assets  of  C.  G.  Brodeur,  plumber, 
Montreal,  have  been  sold. 

G.  W.  Perkins,  merchants,  Ottawa,  are 
advertising  business  for  sale. 

T.  &  G.  Morgan,  blacksmiths,-  Markham, 
are  advertising  business  for  sale. 

Lee  &  Co.,  general  merchants,  Alliston, 
are  advertising  business  for  sale. 

J.  J.  Mclndoe,  general  merchant,  Cale- 
donia, goods  to  be  sold  December  26. 

T.  Van  Wart,  general  merchant,  Water- 
ville,  N.B.,  has  sold  out  to  B.  M.  Calpits. 

The  assets  of  Lemire  &  Frere,  general 
merchants,  Drummondvllie,  are  to  be  sold  by 
auction. 

Fraser  &  Co.,  lumber  and  general  store, 
Westmeath.are  advertising  general  business 
for  sale. 

Wm.  Morris,  general  merchant,  Rodney, 
is  advertis  ng  business  for  sale.  So  is  J.  L. 
Hagerman,  in  the  same  line  of  business  at 
Sutton  West. 


PARTNERSHIPS  FORMED  AND  DISSOLVED. 

The  Doon  Wool  Stock  Co.,  Doon,  Ont., 
have  dissolved. 

Cusson  &  Therien,  plumbers,  Montreal, 
have  dissolved. 

Coates  &  Mason,  general  merchants, 
Parrsboro',  have  dissolved. 

Larke  &  Bai'es,  founders,  Oshawa,  have 
dissolved.     Bailes  continues. 

Spratt  &  Gray,  machinery  manufacturers, 
Victoria,  have  dissolved.  A.  R.  Munro  re- 
tires. 

Ross  &  Stewart,  general  merchants,  Fort 
Saskatchewan,  have  admitted  L  Moret  as 
partner. 

W.  M.  Mooney  &  Co.,  manufactu  ers  of 
nails  and  horseshoes,  Montreal,  have  dis- 
solved. 

The  Sherbrooke  Iron  Works,  Sherbrooke, 
Que.,  has  dissolved,  and  a  new  partnership 
has  been  formed,  composed  of  A.  G.  Camp- 
bell and  David  Hyndman,  has  been  formed  ; 
style  unchanged. 

A  partnership  has  been  registered  at 
Granby,  Que.,  by  G.  F.  Payne,  Barr  &  Vit- 
tie,  and  O.  C.  Stanley,  to  carry  on  business 
as  manufacturers  of  wrenches,  under  th? 
style  of  the  New  York  Wrench  Co. 

CHANGES. 

D.  McNaughton,  blacksmith,  Varna,  has 
sold  out. 

C.  H.  Bedingfield,  tinware,  etc.,  Stayner, 
is  giving  up  business. 

FIRES. 

The  foundry  of  Gagnon  &  Frere,  lumber 
and  foundry,  Quebec,  has  been  burned. 

These  general  merchants  have  been 
burned  out  at  Mount  Stewart,  P.E  I.  :  S.  C. 
Clark,  Gordon  Douglas,  J.  M.  Egan  &  Co., 
James  Ross. 


SHEFFIELD  VS.  FOREIGN  RAZORS, 

A  letter  written  by  Robert  G.  Hardie  to 
Kent  &  Co.,  Oxford  street,  London,  W., 
headed  "  The  Champion  Shaver  of  the 
World  ;  or  Sheffield  vs.  Foreign  Razors," 
and  under  date  Nov.  23rd,  1894,  appeared  in 
the  Dec.  6th  issue  of  The  Sheffield  Inde- 
pendent     It  ran  as  follows  : 

I  beg  to  inform  you  that  I  have  come  off  the  victor,  win- 
ning the  gold  medal  in  the  shaving  competition,  which  has 
lasted  for  two  weeks,  the  best  professional  barbers  in 
London  being  my  opponents.  After  leading  from  the 
start,  last  night  I  was  declared  the  winner,  having  shaved 
five  men  in  i  minute  and  15  2-5  seconds.  Afterwards  I  was 
blindfolded  and  shaved  a  man  in  27  seconds,  eclipsing  all 
previous  records.  I  laid  a^ide  all  razors  of  foreign  make 
and  used  the  Sheffield  one  1  bought  from  you.  It  was  the 
'Keen"  brand,  had  Shakespeare's  head  on  the  blade, 
manufactured  by  George  Butler  &  Co.,  Ltd.,  Trinity 
Works,  Sheffield  and  without  doubt  it  is  the  finest  I  have 
used. 

Mr.  Hardie  is  now  anxious  to  shave 
against  any  man  in  the  world,  and  presum- 
ably the  same  brand  of  razor  would  be  good 
enough  for  him  to  use. 

The  strength  in  insurance  stocks  noted 
last  week  has  not  only  been  maintained, 
but  increased.  The  advance  during  the 
past  ten  davs  has  been  something  like  \% 
per  cen'. 


f  AKE  A  NOTE  OF  If.     Tel  ,04° 

I've   mined   my  office   to 

CANADA    LIFE   BUILDING 

A       C*        NT  Th   FT  T7        Chartered  Accountant, 
t\.    L,.     INLL^r,     AudUor,  Assignee,  etc! 


MUNN'S  LIQUID  GLUE 

Received  the  Highest  Award 

WORLD'S  FAIR,  1893 

In  competi  ion  with 

American  Glues 


THE  ART  METROPOLE,  Agents. 

131  Yong-e  St.,  TORONTO. 

Pigou,  Wills  &  Laurence 


Limited. 


II  QUEEN  VICTORIA  ST.,    -    LONDON,  E.  C. 

Sole   makers  of  the 

"ALLIANCE" 

PRIZE  SPORTING  POWDER 

THE    TKADE    ONLY    SUPPLIED. 

THEILE  &  QUACK 

ELBERFELD,  GERMANY. 

Best  Forged  Steel 

Fencing  Pliers 


Every  pair  plainly  stamped  THEILE  &  QUACK, 
and  are  fully  warranted. 


LAMPLOUGH  &  McNAUGHTON 

Canadian    Agents 

Temple  Building,    -    MONTREAL. 


fESTERN 


Inco-porated 
1851. 


ASSURANCE  COMPANY 

Fire  and  Marine 

Capital  -  -  -  $2,000,000.00 
Assets,  over  -  -  2,400,000.00 
Annual  Income    -        2,350,000.00 

Head  Office:    TORONTO,  ONT. 


A.  M.  Smith.  President,        Geo.  A.  tux,  Vice-President. 
J.  J.  Kenny,  Man.  Director.  ('.  C.  Foster,  Secretary. 
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ADVERTISING    HONESTY. 

BY    NATHANIEL   C.    KOWLER,  JR. 

IN  my  last  article,  "  Correct  Catalogues," 
I   touched  on   honesty  in  publicity.     In 
this  article  I  refer  to  nothing  else. 
Business  men  have  tried  every  method  of 
advertising. 

They've  lied  bald-headedly. 

They've  lied  all  the  time. 

They've  lied  part  of  the  time. 

They've  lied  a  little  of  the  time. 

They've  lied  once  in  a  while. 

That  is,  some  business  men  have. 

They  have  exaggerated. 

They  have  burned  red  fire  around  their 
goods. 

They  have  covered  up  the  deficiencesi 
and  double  varnished  the  good  points. 

Rivalry  in  business  has  appeared  to  force 
advertisers  to  say  anything  and  do  anything 
which  they  think  will  sell  goods  and  1  eep 
the  other  fellow  under  them. 

This  article  will  not  discuss  honesty  and 
dishonesty  from  moral  standpoints. 

It  will  tre  t  them  from  the  cold-blooded 
standpoint  of  hard  business. 

Dishor.esty  in  advertising  is  overdone. 

Exaggeration  in  advertising  is  as  common 
as  the  everlasting  breezes. 

Mis-statements  are  expected,  and  almost 
universally  indulged  in. 

Lying  advertisements  are  the  order  of  the 
day. 

Ninety-nine  per  cent,  of  people  don't  be- 
lieve advertisements,  and  they  have  a  per- 
fect right  not  to. 

To-day  honesty  is  originality. 

Honesty  is  never  overdone. 

Honesty  cannot  be  overdone. 

Honesty  is  the  only  thing  that  is  left  to 
the  advertiser,  for  everything  else  is  over- 
worked. 

One  should  be  honest  from  policy,  irres- 
pective of  being  honest  from  principle. 

The  honest  advert  ser  always  does  the 
business. 

The  honest  store  always  makes  more 
money  in  the  long  run. 

The  dishonest  store  may  make  more  in 
the  short  run. 

If  the  advertiser  intends  to  do  business 
for  a  week  or  a  month  very  likely  he  can 
make  more  profit  by  lying,  but  if  he  is  in 
business  to  stay,  to  establish  a  local  or 
national  reputation,  and  proposes  to  do 
business  year  in  and  year  out,  and  leave  his 
business  to  posterity,  he  will  find  that  hon- 
esty wi  1  pay  him. 

Extreme  honesty,  so  long  as  it  isn't  made 
ridiculous,  will  be  considered  by  the  public 
as  a  manifestation  of  startling  originality, 
and  will  be  appreciated. 


One  thing  is  certain,  the  public  believe  all 
men  are  liars,  particularly  all  men  that  ad- 
vertise. 

The  public  believe  that  there  are  few 
goods  as  they  are  represented  to  be. 

Nearly  every  advertisement  is  in  big  type, 
with  bold  headings,  filled  with  deliberate 
lies  or  with  the  truth  peeled  so  thin  that  the 
microscope  cannot  reveal  the  dividing 
line  between  cripple  truth  and  direct  dis- 
honesty. 

There  are  firms  in  New  York  City,  and  in 
all  large  cities,  which  have  become  rich 
through  misrepresentation.  But  ask  the 
cashier  of  the  b.ink  they  do  business  with  if 
he  will  discount  as  much  of  their  paper  as  he 
will  of  the  straightforward,  honest  concern, 
and  the  answer,  if  he  dares  to  give  an  answer, 
will  teach  a  lesson  in  honesty  which  can 
never  be  forgotten. 

I  do  not  believe  in  over-conservatism. 

I  do  not  believe  that  conservatism  is 
necessarily  a  part  of  honesty. 

I  believe  a  man  can  be  just  as  much  of  a 
boomer,  just  as  much  of  a  hustler,  and  be 
honest,  as  he  can  by  practising  any  other 
method  of  business-drawing. 

Honesty  can  be  bold.  It  simply  must  be 
handled  caiefu  ly. 

Honesty  can  be  made  the  leader  of  the 
store. 

It  isn't  necessary  for  a  man  to  advertise 
that  he  is  honest. 

If  he  does,  folks  will  believe  he  is  lying, 
but  he  can  so  present  his  goods  and  so  run 
his  store,  that  people  will  learn  for  them- 
selves that  his  word  is  as  good  as  law,  and 
that  everything  he  sells  is  just  what  it  is  re- 
presented to  be. 

The  honest  advertiser  is  practically  above 
competition,  because  competition  cannot 
reach  him. 

There  is  always  room  for  honest  advertis- 
ers. 

The  public  will  find  the  outs  of  every 
article  advertised,  whether  the  advertiser 
calls  their  attention  to  them  or  not,  and  if 
the  advertiser  takes  particular  pains  to  cover 
up  the  shortcomings  of  his  goods,  the  pub- 
lic will  find  these  shortcomings,  and  so 
magnify  them  that  they  will  appear  to  be 
more  serious  than  they  are. 

Let  me  illustrate  my  argument  by  taking 
a  very  simple  example. 

I  have  a  horse. 

I  want  to  sell  it. 

I  know  that  the  horse  cribs. 

Otherwise  he  is  all  right. 

I  know  it  is  possible  to  break  him  of  crib- 
bing. 

The  horse  trots  well,  is  gentle,  and,  so  far 
as  I  know,  a  perfect  horse  outside  of  crib- 
bing. 

I  can  advertise  that  the  hoise  is  perfect, 
that   there  are  no  outs  about   it,   and    the 


chances  are  mighty  few  that  people  will  call 
to  look  at  him,  because  they  will  believe  I 
am  lying. 

A  horse  without  an  out  isn't  generally  for 
sale. 

They  will  imagine  that  the  horse  has  a 
good  many  outs  because  I  say  he  has  none. 

If  I  advertise  that  the  horse  is  all  right 
except  that  he  cribs,  and  that  because  he 
cribs  I  am  willing  to  sell  him  for  a  certain 
price,  horse  buyers  who  want  horses  will 
come  to  look  at  the  horse,  and  they  won't 
believe  that  cribbing  is  half  as  bad  as  it 
really  is. 

They  will  believe  they  can  cure  the  horse 
of  cribbing,  and  so  they  can  if  they  take 
time. 

I  have  presented  to  them  the  out  of  the 
horse. 

1  have  disarmed  their  argument,  and  have 
told  them  exactly  what  they  are  likely  to 
find  out  themselves. 

I  have  not  injured  the  sale  of  the  horse. 
I  have  simply  made  it  easier  to  tell  the 
horse. 

This  same  argument  applies  to  every  line 
of  goods,  whether  sold  at  wholesale  or  re- 
tail. 

The  outs  are  going  to  be  discovered,  or 
the  buyer  is  going  to  imagine  that  he  has 
discovered  them. 

If  the  advertiser  presents  the  outs  he  will 
disarm  argument,  and  will  take  from  the 
mouth  of  his  prospective  buyer  opportunity 
to  kick. 

It  doesn't  cost  much  to  take  back  goods, 
if  the  goods  are  not  satisfactory,  even  though 
the  dissatisfaction  is  entirely  the  fault  of  the 
buyer. 

A  buyer  comes  in  to  buy  something. 
He  becomes  dissatisfied. 

You  are  not  to  blame  ;  the  goods  are  not 
to  blame. 

The  buyer  is  fussy. 

Take  back  the  goods. 

Show  the  buyer  that  you  propose  to  treat 
him  even  more  liberally  than  you  would 
yourself. 

You  will  make  of  him  a  perpetual  adver- 
tiser, who  will,  mean  though  he  may  be, 
give  his  whole  trade  to  you  and  make  all 
those  under  his  influence  come  to  you. 

It  practically  costs  nothing  to  be  honest. 

It  may  cost  a  great  deal  to  be  dishonest. 

You  never  know  what  dishonest  advertis- 
ing is  going  to  bring  forth. 

Honest  advertising  will  never  do  you  any 
harm. 

Tell  the  truth,  and  not  only  tell  the  truth, 
but  the  whole  truth.  Tell  it  so  the  people 
will  believe  you,  and  stand  by  you. 

They  will  occasionally  go  to  the  Cheap 
John   store,    but  the  honest  advertiser  and 
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ONTARIO'     | 
NUT  WORKS 
I   .   PARIS 
■       out. 


Ontario  Nut  Works,  Pans 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of  Hot    Pressed 
Nuts,  Square  and  Hexagon 


CALCINED 
LAND 


PLASTER 


We  manufacture  from  the  best  rock 
only.  We  guarantee  our  plaster  a 
first-class  article.      Write  for  Prices. 

WINDSOR  PLASTER  CO. 

Windsor,  N.  S. 

WE  WANT 

To  send  a  man  to  every  store  in  Canada  to  show 
samples  of  our  goods,  and  would  pay  for  a  seat  in 
a  conveyance  driving  through  the  country.  State 
terms  and  route  now  covered.  B.  M.,  care  of 
MacLean  Pub.  Co.,  10  Front  E.,  Toronto. 


We  have   just  put   in  New  Machinery,  by 
which  we  can  turn  out 

HAMMERS  AND  SLEDGES 

OF  EVERY   KIND 

At  lower  prices  than  ever  before. 

Only  best   steel  used. 
Write  for  fuller  particulars. 

JOSIAH   FOWLER, 

ST.  JOHN,  N.B. 


HORSE  CLIPPERS 

GEM  AND  H.  BOKER 

Finest  Quality.  New  stock  just  arrived. 


Rice  Lewis  &  Son 

LIMITED 

TORONTO       -       -       ONT. 


For  Plumbers' iid  Steamfitterc' 


rass  Supplies 

lush  Tanks 
Tank  Boards  and 
Closet  Seats 


Stevens  Mfg.  Co. 


London,   Ont. 


the  honest  business  man  will  get  the  bulk  of 
the  trade  and  hold  the  bulk  of  the  trade. 

Hone  tyin  advertising  means  permanency 
in  business. 

Dishonesty  in  advertising  means  transient 
profit,  with  great  opportunity  for  sooner  or 
later  failure. 

Never  advertise  goods  at  less  than  cost 
unless  you  can  prove  that  you  are  selling 
them  for  less  than  cost. 

Never  advertise  unparalleled  bargains,  un- 
less you  present  with  the  statement  positive 
evidence  that  the  bargains  are  what  you  say 
thev  are. 

People  think  that  the  man  who  is  adver- 
tising goods  at  less  than  cost  is  a  liar. 

They  won't  believe  that  your  "  unparal- 
leled bargains"  are  unpaial'eled,  unless  you 
prove  it. 

Place  yourself  in  the  place  of  the  buyer, 
criticise  your  own  advertising  as  you  criticise 
the  advertising  of  others,  and  see  if  you  take 
any  stock  in  statements  of  "  less  than  cost," 
"  tremendous  sacrifices/'  and  "  fire,  smoke, 
and  water." 

Talk  to  your  wife  about  it. 

Talk  to  your  brother. 

Talk  to  your  brother-in-law. 

Talk  to  all  your  relations. 

Talk  to  yourself. 

Find  out  where  you  all  go  when  you  want 
to  purchase  something  good  for  anything. 

You  go  to  the  store  which  never  lies  in 
its  advertisements,  and  which  sells  goods 
you  can  depend  upon. 

If  you  and  yours  demand  honesty  in  ad- 
vertising, why  shouldn't  others  demand  the 
same  thing  of  you  ? 

You  and  your  relatives  represent  the  great 
masses. 

Never  advertise,  and  never  do  yourself 
what  you  wouldn't  appreciate  if  done  by 
others. 

If  every  advertiser  would  enter  his  own 
store  as  a  stranger,  and  criticise  his  own 
business  methods  as  he  criticises  the 
methods  of  others,  there  would  be  a  wonder- 
ful change  in  adveitising  and  a  wonderful 
change  in  the  management  of  every  busi- 
ness under  the  light  of  the  business  sun. 


FUN  IN  HARDWARE  STORES. 

The  following  items  appeared  in  an  Eng- 
lish paper : 

A  lady  customer  entered  our  shop  a  few 
days  ago,  and  expressed  a  desire  to  see  a 
"  duplex  hot  air  grate  with  a  galvanized 
brass  front."  "  Galvanized  brass  front !"  re- 
peated the  bewildered  assistant,  when  a 
light  suddenly  dawned  on  him,  and  he  add- 
ed, "  Oh  !  Perhaps  you  mean  an  electro- 
bronzed  panel,"  and  it  turned  out  that  she 
did.  She  said  she  "knew  it  was  something 
of  that  kind."— J.  K. 

I  was  showing  an  oil  warming  stove  to  a 
country  customer  and  his  wife  the  other  day, 
and  the  gentleman  enquired,  "Ifitwasone 
that  accumulates  its  own  smoke?"  After  a 
moment's  reflection  I  concluded  that  he 
meant  consumes,  and,  repressing  a  smile  as 
well  as  I  could,  I  assured  him  that  this  was 
one  of  that  kind.  He  was  very  pleased,  and 
said  he  had  ''heird  of  them,  and  was  glad  to 
see  one." — J.  E.  W. 


DOWSWELL  BROS. 

HAMILTON,  ONTARIO 


M  AN  II    \(    1  (   RERS   OF 


Clothes  Wringers,  Mangles, 
Churns,  Washing  Machines, 
and  Household  Specialties 

Prices  are  low  but  you  will  find 
our  goods  first-class.  Send  for 
Catalogue 

Eastern  Agents 

W.  L.  NIL0IM1ID  4  SON,  -  Montreal 


THE 


Universal 

VARNISH 


Is  a  leader  for  Inside  or 
Outside  Work. 


A.   RAMSAY   &  SON 

MONTREAL. 


Long  Folding-Handle  Dust  Pan 

HANDLE    FOLDS 

As  shown   by  the  Cut. 

While  in  use  stands  erect, 
locked  in  place. 

Now  Made  in 

TWO  GFadeS.     Get  prices  from  >^ 
the  wholesale  trade,  or  direct.        \-^ 

P.S.— We  are  making  25c.  and  50c.  line  of 
Sham  Holders  as  well  as  our  Tarbox 
Holder,  which  retails  at  75c. 

TARBOX  BROS.,  Toronto. 


Be  Sure 


The  brand 
reads 


JOHN  LUCAS  &  OO.'S 


And  you  will  get 
the  old    .    . 


Original,  and 
Only  Reliable 
And  Durable 
Green 


Imperial 

French 

Green 


-OF  THIS  NAME 
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J.  H.  FARR  &  CO.  Bffisjf  FINE  VARNISHES 

Shellacs,  Japans,  Asphaltums,  Oil  Soap,  Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leaf. 

8  to   16    MORSE    STREET,        -         -        TORONTO,     ONT. 


The  St,  John  Bolt  &  Nat  Works 

ST.  JOHN,  NEW  BRUNSWICK 

Make  first-class  Track  Bolts,  Machine  Bolts.  Car  Bolts, 
Steel  and  Iron  Girder  and  Boiler  Rivets,  Square  and 
Hexagon  Nuts,  Lag  Screws,  Wharf  and  Railway  Spikes, 
Bolt  Ends.  Montreal  Agent, 

D.  S.  McINTYRE,  Royal  Insurance  Building 


WADE  &  BUTCHER, 
SHEFFIELD,  ENGLAND. 


m>- 


■>© 


W.  &  Sr  BUTCHER,  Sheffield,  England,  Makers  for  over  ONE  HUNDRED  YEARS 

of  the    celebrated    "WADE    &    BUTCHER"     Razors,    and    the    Original   Manufacturers 
of  Hollow  Ground  Razors,  can  with  confidence  highly 


recommend  their  goods  and  particularly  their 


Brand  as  being  the  most  perfect  Extra  Hollow  Ground  Razors  ever 
manufactured  and  especially  suited  for  the  use  of  Barbers  and  for  priv- 
ate use.  Genuine  Razors  are  marked  with  one  of  the  following  Corpor- 
ate Trade  marks  : 


OR 

FOB  SALE  BY  AIL  DEALERS  IN  HARDWARE,  CUTLERY  and  FANCY  GOODS 


OR 


JAMES  HUTTON  &  CO.,  Agents, 


Montreal 


CUHKEfiT    JVLAHKET    QUOTATIONS 


METALS. 


Tin. 

Lamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  18$    19 
Straits "     ....  18     18$ 

Tin  Plates—  Charcoal  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes $5  25 

IX  "  650 

I.X.X.,       "  7  75 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 3  75    4  ou 

r  v  "  4  75     5  00 

f'vv  >•  "'      ...     5  75     6  00 

I.XXX.,     "  i 6  75     7  00 

gC-12**17         Ho    4  75 

iVofe. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates— Bright 

Bessemer  Steel- 

I.C.,  usual  sizes   3  w    a  a> 

I.C.,  special  sizes 3  .So    t  ao 

Charcoal  Plates— Terne. 

Dean  or  J.G.  Grade— 

I  C  20  x  28,  112  sheets  . .     6  50    6  75 
I'.X.  Terne  Tin 8  75    9  00 

Charcoal  Tin  Boiler  Plates. 

Cooklev  Grade—  Per  lb. 

.X.X.,  14x56,  50  sheet  bxs) 

14x60,  "  >  6c,    6fc 

11x65,  ) 

Tinned  Plates 

72x30  up  to  24  gauge <H    6$ 

26        "     6}    7 

28    "  n  n 


Tire  Steel    3  00    3  25 

Machinery 2  75    3  00 

Cast  Steel,  per  lb    0  10    0  14 


Russian  Sheet 

Tank  Platesl-5  and  thicker 

Boiler  Rivets 

Boiler  Tubes. 


Iron  and  Steel. 


Common  Bat,  per  100  lb 

Re&ned      " 

Horse  Shoe  " 

Band  " 

Hoop 

Swedish 

Sleigh  Shoe  Steel . 


Base  Price 

1  80 

. .     2  35  2  65 

..     2  60  2  75 

..     2  25  2  30 

..     2  20  2  25 

.  4  00  4  25 
2  50 


0  10$  0  11 
2  00  2  25 
4  50    5  00 


i-inch 
-inch 


10$c 
13* 


Steel  Boiler  Plate. 


\  inch  82  45 

16     "       2  35 

»4      "      ndthicker 2  25 

Sheet  Iron, 

8  to  20  gauge  2  40    2  50 

22  to  24       "      2  25    2  35 

26  "       2  35    2  45 

28  "      2  50    2  65 

Canada  Plates.' 

Alldull 2  15 

$  polished 2  2o 

All  Bright  2  50    2  85 

Iron  Pipe; 

Wrought  67$  to  70  p.c. 
Galvanized,  50  to  50  &  5  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  16  to  20  ft. 

Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

16  to  24  gauge,  per  lb 4$,  4J 

26gauge,  "        4},  5 

28      "  "       5,    oj 

Gordon  Crown — 

16  to  24  gauge,  per  lb  4      4\ 

26gauge,  "  4$     4j 

28      "  "  44     5 

Note — Cheaper  grades  about    i  cen 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 
1 


5-16  ' 
7-16 

<A 

% 


6  3-5 

4: 
4 


....2  4-5 


Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    165 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 


4 

n 

3 

21 
5  90 
2  70 


0  50 


1  10 


Copper — Ingot. 

English  B.  S   ton  lots  0  10    0  10$ 

Lake  Superior  0  10    0  10$ 

Bolt  or  Bar. 
Cut  lengths,  round,  $  to  iin.$0  20  $0  22 
"  round  &  square 

1  to  2  in 0  18    0  19 

Vote— Complete,  lengths  abou    If  teen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60   $0  14    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  14$  0  161 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
3  cents  per  pound. 
Planished  and  tinned,   14x 

48andl4x60  0  26    0  27 

Braziers.  (In  sheets.) 
4x6  ft,  25to30  1bea,  perlb..  0  16    0  17 
35  to  45      "         "       ..0  14i  0  15$ 
50  1b  and  above  per  lb  0  14    0  14$ 
Boiler  <£  T.  K.  Pitts 

Plain  Tinned   perlb 0  19 

Spun  "         0  23 

Wire. 
Pure, in  coils — 

From  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  18  0  20 

27  to  30      "      ..  0  20  0  21 

30  and  up 0  23  0  26 

Sheets,  hard-rolled  2x4  ft...  0  21  0  23 

Zinc  Spelter. 

Foreign,  perlb 0  04$  0  04J 

Domestic    "      0  04$  0  04$ 

Zinc  Sheet. 

5  cwt  casks 0  04| 

Part  casks ,' 0  05 

Lead. 

Imported  Pig.  per  lb 0  2J    0  03 

Domestic  "       0  02| 

Bar,  1  pound 0  04$ 

Sheets,  2$  lbs,  sq.  ft,  by  roll  0  04$  0  04| 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  04$  0  04$ 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  psr  lb  and  30  p.c. 
discount. 

Note— Cut  lengths,  net  price  ton  lots 
30  and  10  p.c.  dis.;  waste  pipe,  in  8  ft 
lengths  lists  at  7$c. 


Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  13    C  13$ 

Standard  0  12    0  12A 

Wire 0  17    0  19" 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's.perlb  $0  10    0  10$ 

Other  makes  "     0    9$  0  10 

White  Lead. 

per  cwt. 
Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons   $4  25 

No.  1  Do 4  (0 

No.2  Do 4  75 

No.  3  Do 3  50 

Brsndram  Bros'.  Genuine 6  00 

"  "       Decorative  5  75 

No.  1  5  10 

f.o.b.  Halifax,  St.  John,  Montreal, 
Toronto, 

Prepared  Paints. 

(In  i,  $  and  1  gallon  tins.) 

Pure,    per  gallon $1  00 

2nd  qualities    "      0  90 

Barn  (in  bbls)  0  80      0  90 

Colors  in  Oil. 
(251b  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    " 0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

Green   0  09 

Chrome    "         0  08 

French  Imperial  Green  0  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwtl  35  1  40 
"      (J.F.L.S.)"        "  2  75 

"  Roval  "  "  1  10  1  15 
Venetian  Red,  (best)  "  "  130  190 
English  Oxides  per  cwt  3  00  3  25 
American      "      >      ..        ■■  ,  ok  i  un 

Canadian     "J  1  25  1  90 

Paris  Green,  perlb  0  15    0  16 

Burnt  Sienna,  pure,  per  lb 0  08$ 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  lilack  "      0  09 

Chrome  Yellows"      0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

ChromeGreens  "      0  12 

Golden  Ochre  0  03) 
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>wn  Jewel,  per  doz.. 


Varnishes  (in  bbls).  Axle  Grease.  Carpet  Sweepers. 

No.  1  Furniture,     pergal 0  69    Per  gross 7  00  13  00    Biasell,  per  doz '.. 

Extra         '       l  "        0  90  Bath  Tubs.  World  '  

Brown  Japan  "        0  65     zinc  discount 3  fd    4  00     Daisy, 

Brawn  Japan,  Turpentine  p.  gal.  0  85    copper,  discount,  5u  p. c.  oil  Revised   Star 
No.  1  Carriage  ••        l  30        ijgt  Crov 

Gold  Size  Japan      per  gal.  1  00    l  20     steel  Clad  20  p.c.  dis. 
Pure  Orange  Shellac      "       1  95    2  05  ,,,,„, 

Hard  Oil  Finish       130     „  .„.Utll         ""• 

Brass,   60    to  6bij. 
Nickel  50  and  10  to  60p.c 
Door. 

Gongs, Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent 
Cow. 


Oil  Shellac 140 

White  Shellac 2  25 

Linseed  Oil  (in  bblsj 

Raw,    pergal  0  52    0  53 

Boiled        "       0  £5    0  56 

Turpentine  (in  bbls; 

Selected  Packages,  per  gal    0  39    0  40 

Castor  Oil. 

Best,  perlb 0  06J  0  07i 

Cod  Oil. 

Cod  Oil,  per  gal.    0  50    0  51 

Giue(in  bbls) 

Common,  u  07}  0  08 

French  medal 0  09J  0  C9J 

Cabinet,  sheet..  0  11    0  12 

White, extra  0  16    0  18 

Gelatine  0  20    0  30 

Strip    0  16    0  18 

Coopers    0  19    0  20 

A  1  clear  0  09 

Liquid  Glue— F.  LePage's,  dis.  20  to 
25  per  ct.  off  list ;  Munn's,  dis.  25  to  30 
per  cent,  off  list. 


HARDWARE. 
Ammunition — Cartridges. 


..  22  50 
..  21  75 
..  24  00 
.  18  00 
....    ?9  00 

(irand  Kapids,       "       30  00    33  00 

Cartridges— See  Ammunition . 

Castors. 

Bed,  new   list,  dis.  50  &  5  to  50  &  10  p.c. 

Plate  dis.50&  5  to  50  &  10  p.c. 

Cattle  Leaders. 

No  31  and  32,  per  gross  ....    8  50  1125 

Cement. 


Glass. —  Window. 
Box  Price. 


Star. 


American  make.discoun  t  60 to 60  and   Portland,  car  load  lots 


5  00 


0  40 


Thorold 

Queenston       " 

Napanee  "  ' 

Chalk. 

Carpenters'  Colored,  per 

gross  o  45 

White,  lump,  per  cwt  0  60 

Bed o  05 

Crayon,  psr  gross   0  14 


Gilmcur's,  47J  to  50  percent 

Expansive 
Clark's,  20  per  cent. 
Excelsior,  10  percent. 
Gimlet 


0  65 

1  00 

2  25 


Nail  and  Spike,  per  gross 

Blacking,  (Catchpole's). 
No.l,  Egyptian  Blacking 9  00 


2, 

Blind  Rollers. 

Annex    per  doz.     125 


Mascot 
Erminie 


1  35 
1  12 


Blind  and  Bed  Staples. 


B.  B.  Caps,  50  and  5  per  cent. 
Kim  Fire  Fistol,  dis   45  p.c    Amer 
Bim  Fire  Cartridges,  Dom.  50&5p.c. 
Rim  Fire,  Military,  net  list,  Amer. 
Central  Fire  Pistol  and  Rifle,    18    per 

cent.,  Amer. 
Central  Fire  Cartridges,  pistol  sizes, 

Dom.  30  per  cent. 
Central   Fire    Cartridges,    sporting 

and  military,  1 5  and  5  per  cent. 
Central  Fire,  Military  and  Sporting    Clark's,  per  doz 

Amer.  net  list.     B.B.  Caps,  discount    Diamond   Shell" 

45  p.c.    Amer. 
Loaded  and    empty  Shells,  "  Trap  " 

and  "  Dominion  '   grade, 25  p.c 
Shot. 
Canadian,  common,  20  per  cent. 
Brass  Shot  Shells,  55  and  10  p  c. 
Primers,  30  per  cent. 

Wads.— Baldwin's. 

per  lb 
Best  thick  white  felt  wadding, 

in  Jib.  bags 1  00 

Best  thick  brown  or  grey  felt 

wads,  in  J  lb.  bags 0  70    All  sizes,  per  lb 0  11 

Best  thick  white  card   wads,   in  Bolts 

boxes    of   500     each,    12   and  Carriage,  dis,  75  p.c.  ' 

smaller    gauges 0  99   Tire,  dis  60  to  60  and  10  per  cent 

Best  thick  white  card   wads,  in  Stove,  dis.,  fiO  and  10  p.c 

boxes  of  500  each,  10  gauge 0  35   - 

Best  thick  white  card  wads,  in 

boxes  of  500  boxes,  8  £auge 0  55 

Thin  card  wads  in  boxes  of  1000 

each,  12  and  smaller  gauges...    0  20 
Thin  card  wads  in  boxes  of  1000 

each,  10  gauge 0  25 

Thin  card  wads  in  boxes  of  1000 

each, 8  gauge 0  45 

Chemically  prepared  black  edge 

grey  cloth  wads,  in   boxes  of  p.  M 

250  each- 
Hand  smaller  gauge 0  65 

9  and  10  gauge 0  75 

7  and  8  gauge 0  90 

5  and  6  gauge 1  10 

Superior    chemically   prepared 

pink    edge,    best  white   cloth 

wads,  in  boxes  of  250  each — 

11  and  smaller  gauge 1  15 

9  and  10  gauges 1  40 

7  and  8  gauges 1  65 


5  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00 

House 
American,  per  lb 0  35 

Bellows. 

Hand,  per  doz   3  35    4  '(5 

Moulders'     "      7  50  10  00 

Blacksmiths'   discount   35,40  percent   American, dis  70  and  10  p'er  cent . 
Belting. 

Agricultural,  50  per  cent. 
No.  1,  leather  dis.  40  &  5  p.c.  to 45  p.c. 
Best,  ditto,  30  to  33J  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits — Auger. 
Gilmour  ..  Jis  60  per  cent. 
Excelsior,  discount  60percei.<,. 
Rockford  Common,  65  to  65  and  5  p.c. 

"        Perfection,  50  and  10  per  c. 
Jenning's  Gen,  netlistto5p.centdis 
Car. 


size 
United 
i  nches 
14  to  25 
26  to40 
41  to  50 
51  to  60 
61  to70 
71  to  80 
81  to  85 
86  to  90 
91  to  95 
96  to  100 
101  to  105 
106  to  110 
111  to  115 


Per 

50  ft 


11   5 

1  30 


Per 

100  ft. 

2  20 
2  35 

2  75 

3  20 
3  50 

3  90 

4  40 

5  00 


Double 
Diamond 
Per 

50  ft.  100 


1  50 
1  75 


3  90 

4  30 

4  80 

5  30 
E  80 

6  75 

8  25 

9  50 
11  25 
13  50 
15  00 


0  75 
0  65 
0  06 
0  18 


Pilkington. 
Ordinary. 
1st  break $2  70 


2nd 
3rd 
4  th 
5th 
6th 
7th 


2  90 

3  10 

3  40 
■i  65 

4  15 
4  65 


Chisels — Socket,  Framing  and  Firmer 
American, dis  70  and  10  per 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz....     0  85     4  00  Picture  Glass 

Churns  Pilkington's  ordinary . 

Daisy  or  Leader,    dis.    from   factorv   1st  break    4  40 

60  and  2V4  percent.   From  stock  60   2nd 


3  60  13  00 
3  60    4  00 


4  50 


0  15 


Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  70  to  70  and  10  per  cent 

Boring  Machines. 

Complete,  with  Augers,  ea.    5  00    7  5C 

Braces. 

Barber's    6  00    7  75 

Barber's  Ratchet 10  00  11  00 

Farmers' 2  00    2  75 

Millar's  Falls  15  50  29  00 


0  10 


90 
0  12j 
4  50 


and  6  gauges 

Anvils 

Perlb 

Anvil  and  Vice  combined 

each 

Augers. 
Gilmour's,  discount50  per  cent. 
Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole, Vaughan's,  each    1  35    1  60 
Excelsior,  Jennings',  discount  50  pei 
cent. 

Awls. 
Sewing  per  gross. 

Pegging, 
Brad, 

"  handled  " 

Saddlers'  " 

Awl  Hafts 
Patent  Peg,  per  gross 
"     Sewing,  " 


C  65 
0  65 
0  85 
3  60 
0  45 


•:::•:} 


7  25 


Awl  and  Too]  Sets. 

Millar's  Falls,  per  doz 2  80 

Axes. 
per  box   6  00  1 


Brackets — Shelf. 

Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n   0  85    3  20 

Broilers. 
Light,  dis.  65  to  67J  per  cent. 
Reversible,  dis.,  65  to  67J  per  cent. 
Vegetable,  per  doz.,  dis.  37J  per  cent 

Henis,  No.  8        "      6  00 

"    No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz    500    4    23 

Butts — Brass. 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  and  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  70  &  10  to  75  p.c. 
1  59      Loose  Pins,  "     70  &  10  to  75  p.c. 
1  25     Berlin  Bronzed,  dis.  70,  70  and  5  per 
1  60         cent. 

7  3C     Gen  Bronzed, perpair  0  40 

1  60  Can  Openers. 

Acme,  per  gross   9  00 

800Sardin    Scissors,  per  doz.  3  75 
Card. 

Horse,  per  doz 0  60 

8  30  Carpet  Stretchers. 

American,  per  doz 100 

2  00    Bullards  "      6  50 


per  cent. 

Clamps. 
Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

CofTee  Mills. 

Box 

Side 

Enterprize,  No.O 

No    2 2  70 

Compasses,  Dividers,  etc. 
American,  dis., 60J  to  65  p.c. 
Cradles,  Grain. 
Canadian,  discount  25  to  30  p.c. 

Dies. 
Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list; 

dis.  40  per  cent. 
Hart  Mfg.  Co.,  (boltdies)  (Amer.  list) 
dis.  25  per  cent. 

Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz  ...     0  88    1   60 

English,     "        2  00    4  00 

Draw  Knives. 
American,  dis.  70  and  10  p.c. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  per  doz 16  00  51  5C 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  37  J  to  40  percent. 
Standard,  dis.  47J  to  50  p.  c. 

Elbows — Stove  Pipe 
$1.00  to  $1.65  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30 

Wine,  per  doz  130 

Star,         "  2  80 

Fenns  Corkstops,  No  2  p.doz 

Petroleum,  per  doz 4  50 

Files  and  Rasps. 
Kearney  &  Foote's  discount  Am.  List 

50  and  5  per  cent. 
Black  Diamond,  50  &10  plr  cent.  dis. 

Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50  and  10 

per  cent 
Toronto  File  Co..  50  and  10  to  60  p.c. 
Amer.  list 


3rd 
4th 
5th 
6th 
7th 


4  7U 

5  40 

5  90 

6  50 

6  9C 

7  70 


0  61 

2  25 

3  90 

1  70 
6  50 


Gas  Fittings  and  Staple  Brackets 

Jas.  Barwell,  Toronto— Dis.  20  to  25  p. 
c,  free  of  du*y.  Net  list  on  appli- 
cation. 

Glue  Pots. 

Tinned,    each   30    

Enamelled"      0  55    

Grindstone  Fixtures. 

P.  S.  <fe  W.,  per  doz 3  60    4   25 

Hammers — Nail. 
Maydole's   net  list  to  5  per  cent,  dis 
Can.  discount  25  to  27J  p.c 
Tack. 

Magnetic;  per  doz   1  10    1  50 

Sledge 

Canadian,  per  lb o  124  0  13 

Ball  Pean. 
English  and  Can.,  per  lb       0  25    0  30 
Handles. 

Axe        per  doz 75    2  50 

Store  door    "     100    180 

Chest,  per  doz  pairs  040    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer    "  3  25     8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  35 percent.  to40  p  c. 

Hoe. 

C&B.,  discount  35  per  cent,  to  40  p.c 

Saw. 

American,  per  doz  1  00    1  25 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz   0  50    0  8C 

Cross  Cut  Saw. 

Canadian  per  pair 0  15    0  20 

Hangers. 

Door 4  and  5  inch,  perpair    0  40    0  80 
Lanes,  50  to  50  and  5  p.c. 

Hatchets. 

Can.,  dis  40  to  42J  p  c. 
Hinges. 

Blind,  Parker's, dis.  60and  10  to65r»  c 
"  hepard's  Noiseless,  dis.  60  p.c 
"  "    Buffalo,  dis  60  to  70  pc 

Light  T  and  strap    70  to  70  &  5  p.c 

"     0  04} 


Jowitt's,  dis.  Can.  list,  25pc.  to  27$  p.c. 

Globe  File  Co.'s  disc.  60  and  10  p  c. 

Horse    Rasps,  Kearney  &  Foote's  dis    Heavy,  per  lb 03  3-5 

Am  list,  60  to  60  and  5  p.c.                      Screw   hook  and  hinge- 
Horse  Rasps, dis.  45p.c.  Amer.Hellers         6  to  10  in.,  per  set 0  00    0  03J 

Horse  Rasps, Spencer's,  dis.  Can.  list       12  up  "        0  CO    0  02J 

40  p.c.  Per  doz.  set 

Horse  Rasps,  Toronto  FileCo.,  50  and    Screw,  Eureka 1  13    186 


10  p.c,  Amer.  list. 

Fluting  Machines. 

Each 0  60     2  00 

Forks. 
Hay, Manure,  etc, dis. 52J  p.c   rev.  list 

Freezers,  Ice  Cream. 
Gem,  dis,  57J  to  60  per  cent. 


Shepard's     Lightning,  dis.   50    to   50  planter 
and  10  p.c. 

Fruit  Presses. 

Henis',  per  doz   3  $5    3  50 

Enterprise,  discount  10  p.c. 
10  00  Shepard's  Queen  City,  dis.  15  p.c; 
Fry  Pans. 
Acme,  discount  68J  to  65  per  cent 
Gauges— Marking,  Mortise,  etc. 
Stanley's,  dis. 50,  55 p.  c. 
Wire  Gauges 
Winn's  Nos.  26  to  33,  each     165     2  4 


Gate, Clark's 150    2  20 

"       Shepard's,  dis  50  to  60  p.c 

Perdoz.  pairs 

Spring     1  35     1  40 

"    Shepard's  Samson  1  75    1  90 
Hoes. 

Garden,  Mortar,  etc.,  discount  52J 
per  cent,  revised  list. 


5  0i 


0  65 


1  00 


1  50 


doz 4  00 

Hooks — Cast  Iron 

Birdcage,    perdoz 0  50 

Clothes  Line,    "       0  27 

Harness,  "        0  72 

Hat  and  Coat,  per  gross      100 

Chandelier   perdoz 0  50 

Wrought  Iron. 
Wrought  Hooks  and  Staples.  Can. 

dis.  40  and  5  to  40and  10  per  cent. 
Wrought  Hooks  and  Staples,  Amer 
dis.  60to  80  and  lOnercent. 


1  It 

0  63 

0  88 
3  00 

1  00 


28 


HARDWARE. 


Wire. 
Hat  and  Coat, dis.  55to  60  p. c 

Belt,  per  1, 000 0  60     2  70 

Screw,  bright,  Eng..  dis.  60  per  cent. 

Horse  Nails 
Canadian, dis.    60  to  60  and  2$  p.c. 
Horse  Shoes, 


Oilers. 
McClary's  Galvan.  Iron 

Oil    Can,    with    Pamp, 

per  doz J9  50 

Zinc  and   TiD,  dis.   50,  50  and  10. 


Hand,  Disston's,  dis   lSp.c.  Trunk  Tacks,  dis.  57$  per  cent. 

S.  &  D  ,  dis   35  oer  cent,  to  40  p.c.  Channel  nails  5c.  lb.  off  list 

CrossCut,  Disston-s,  per  ft.35to55    Trunk  Tacks    tinned,  62V4   P 
S  *  D   dis    95  po.  on  N'os  2  and  3.         CigarBox  Nails, dis.  45  per  cent 


75 


Copper, per  doz 125 

Brass,  "       i  50 


F.O.B.  Toronto  &  Hamilton....  $3  65    Malleablu ,  dis    ih  per  ct. 


Snow,        "  ...     3  90 

F.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  Picks. 

Star.perdoz 3  00   3  25 

Kettles. 

Brass  spun,  7 J  per  c.dis.  off  new  list 

Copper,  per  lb        ..     0  30    0  35 

Enamelled  Can.  50  p.c 

American,  60  and  10  to  65  and  5  p.c. 
Keys 

tiock,  Can, dis  50 p.c. 

Cabinet, Trunk,  and  Pad- 
lock, Am  per  gross 160    4  75 

Knobs, 

Door,  japanned,  and  N.  P.,  85  to  3  00 
per  doz. 

Bronze,  Berlin,  per  doz   ..    2  75    3  25 

Bronze  Gem,        "        6  00    9  00 

Sava  "         8  75  10  00 

Shutter    porcelain,  F  & 

L    screw,  per  gross SI  30    4  00 

Knives. 

Clauss,  bread, cake  and  paring  knives 
$7.20  per  doz.  nett. 

Hay  Knives,  spear  point,  L  or  T  hdle 
52$  per  cent.  dis. 


Pails. 
Galvanized,  per  doz  2  25 

Pencils. 

Dixon's,  per  gross 100 

"        Carpenter 2  25 

Picks 

Par  doz 6  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65 
Brass  Head,  "  40 

Planes. 


7  50 


Hack, complete,  each 

''       frame    only  

Saw  Sets. 
'Lincoln"      McMillan    & 

Haynes.  per  doz 

Scales. 

Standard  Manufacturing  Co.,  60  p.c 

4  25    Gurney  Scales,  50  p  c. 

3  60    B.  S.  &  M.  Scales,  50  p.c. 

Scrapers . 

per  doz  2  10 


3  50 
3  50 


3  30 


9  00 


2  75 

|5 

0 

5  50 

9 

75 

0  90 

2 

85 

0  80 

8 

00 

3  00 
1  00 


Box, 
Foot, 

Screens. 
Window,  patent,  perdoz 


40 


3  50 


Screw  Drivers. 

Sargent's,  perdoz 

Screws. 


Wood,  bench,  Canadian  dis.  60  per    Door,  per  doz 

cent    American  dis. 57$ 
Wood,  fancy  Canadian,  or  American 

40  per  cent. 

Bailey's(Star.R  &  L.Co.)42$  to45p.c 

Miscellaneous,  dis.  15  to  17$  per  cent 

Bailey'sVictor.dis.  15  to  17$percent 

Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.  dis 

37$,  40  p   c. 
Button's  Imitation,   per 

doz 5  00    9  00 

German,  per  dcz 60    2  60 

Plumbs  and  Levels 


65 


2  75  ShoeFinders'TacKs,50  per  cent. 
75   Shoe  Nails,  Hungarian  Nails,  etc., 37$ 
per  cent. 

Tape  Lines. 
English,  ass  skin  per  doz. 
English  Pat.  Leather  .... 

Chesterman  s,     each 

steel, each 
Thermometers. 
Tin  case  &  dairy,   dis. 75  to  75  &  10  p.c 

Thimbles  . 
Asbestos, filled,  per  doz., 35  to  40  p  c 
Ties. 

Cow, perdoz 1  •'■ 

Tinner's  Tools. 
P.S.&W.,netlist. 
Canadian  15  to  35  per  cent  dis. 
Tinware. 


4  50 
3  50 


4  50 
10  75 


2   5 


00 


Wood,  F.H.,Iron,  and  Steel,  80  per   Stamped,dis.Assnlist,70,andl2$per 


Lightning,  per  doz 6  50    8  40     S.  R.  &  L.  Co.,  dis.  70  and  10  r,   c 

Poppers. 
Corn, square,  per  doz 1  35    2  00 

4  50                        Pruning  Shears. 
Perdoz 4  00    5  50 

5  60    „    .,  Pulleys 

3  j5    Hothouse,  perdoz 55    100 

2  90     Axle 22 

4  50 
1  30 


1  87 

2  75 
4  00 
1  20 


Heaths,  52$  per  cent. 
Ladles. 

Melting,  per  doz 170 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20 
Galvanized  " 

King,  wood, 
"      glass 
All  glass,  ' 

Lines. 

Pish,    pergross  105 

Chalk,         "  1  90 

Locks — Door. 

Canadian, dis.  per  cent 

Russell  &  Erwin,  per  doz    2  90 

Cabinet. 
Eagle,  dis.  percent,  40  to  42$  p.c. 

Padlock. 
English  and  Am.  per  doz        50    6  00    Conductors 

Scandinavian,  "  100    2  40    Tinner's  solid,  per  set 

Eagle,  dis.  percent, 15  to  17$  pc.  '         hollow,  perinch 


2  50 

7  40 


50 

7  50 


Screw  27    100 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  60  to 

60  and  5  per  cent. 
Pitcher  Spout,  70  to  70and  5  p.c 
Canadian  Cistern  60  to  62$  p.  c.from 

factory. 
Canadian  Pitcher  Spout  70  to  70  and 
5  p.c.  from  factory. 
Punches 

Saddler's,     perdoz 1  00    185 

9  00  15  00 


Mallets. 

Tin-imiths',  perdoz    1  25    1  50 

Carp't'rs',  hickory      "  1  25    3  75 

Lignum  Vitae,  "  3  85    5  00 

Caulking, each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  American  dis      00  to  25 
percent,  dis 


Home,  each Boker's, 


Putty 

Bladder,  per  100  lbs 

Tins,  lbs  

Rail. 

Barn  Door,  per  foot 

Sliding  Door,        "       

Lanes,  3$  to  3|c.  ft. 

Rakes. 
Cast  Steel  and  Malleable  Canadian 
list  dis.  52$  p.c.  revised  list. 
Razors. 


1 

00 

13 

2  50 

2 

2 

75 

3 
3} 

3$ 
3J 

per  doz 


Mincing-  Knives. 

American,  per  doz   42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70.10  to  75  per  cert 

Nails. 
CutNails(Iron) 

1.  Either  Canada  or  Amer.    Pat'n. 
Basis— 50  to  60  dy 175 

40dy 1  80 

30  dy 1  85 

20,16&12dy 1  90 

lOdy 1  95 

8  &9dy 2  00 

6&  7  dy 2  15 

2.  Amer.  Pattern  Only 

from  4  to  5  dy 2  25 

3dy.  (lath) 2  75 

3.  Canada  Pattern  Only 

from  4  to  5  dy 2  25 

3dy.(lath) 2  65 

3dy.  A.P.  Fine 3  35     , 

Cut  Nails(  steel)  Add  10c.  to  the  prices    rVOry,dis  37$  to  40  per  cent 

in  list  for  iron  nails. 
Wire  Nails,    75,   10  and  5  per  cent  ; 
3  percent,  cash  delivered  in  lots 
of  10  kegs  or  more. 
Brads  &  Moulding  Nails,   75, 10  and 
5  per  cent,  from  new  list. 
Nail  Pullers. 

(ierman  &  American 1  85    3  50 

Nail  Sets. 


7  50  11  00 
3  60  10  00 
9  00  18  00 


Wade  &  Butcher's 
Arbenz's,  " 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent   cash  30  days. 
Copper  Rivets,  dis.  50  per  cent. 
Iron  "  "    55  and  10  p.c. 

Tinned  and  Black  Rivets,  55  &  10  p.c. 
Burrs,  Iron,  50  and  10 
Terms,  4  mos.  or  3  p.c.  cash  30  days 
•     Rivet  Sets. 
Canadian  dis.  30,  35  per c 

Rope         Per  lb. 

Sisal.    Manilla. 

7-16  in.  and  larger 7*        9$ 

H,  5-16,  %  in 8        10 

Cotton,  per  lb 13       16 

New  Zealand 8$  9 

Russia  Deep  Sea,  perlb..       12j      13$ 

Jute    "    ...      06§      07$ 

Rules. 
Boxwood,  dis.  80  to  80  &  10  p.c. 


cent.,  dis 
Wood,  R.H.      "        75  per  cent.  dis. 
"      F.  H.  Brass77$       "  " 

■'R.H  72$       " 

Diamond   Point  wood   screw  nails 
bright,  dis.  77$  and  20  per  cent . 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount52$  per  cent,  revised  list 

Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis. 75  perceuc 
B.  &  W.  N.  P  ,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
^Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 
Bristol,  Japanned,  80  per  cent. 

"        N.P„  70  per  cent. 
Clauss,  Full  nickel,  60  p.c.  off 

"      Japanned  handles,  67$  p.c.  off. 
Sheaves 
Sliding  Door,  per  set    ...        77    1  40 

Shovels  and  Spades 
Canadian,    dis.   42$   special   brands 
net  price. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz    105    110 
tinned,  1  25    1  35 

Tin  Rim,  "  "  2  £0    2  45 

"  black,        "  1  80    2  25 

Snaps 
Harness,  German,  dis  35  to  37$  p.c 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Sapolio 

In  i  or  V\  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 

Perlb 0  26 

Wrought  Spikes 

Discount,  20  per  cent,  to  25  per  cent. 

Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American  135    2  35 

Spoons  and  Forks. 
Tea  Spoons 
Dessert  "      — 
Table       " 
Dessert  Forks- 
Medium      " 
Table 

Squares 


cent,  to  70   and  25  p.c.  on  special 

lines. 
Japanned,  Prices  on  application 
Pieced,  "        "  " 

Transom  Lifters 
Payson's,  32.60  to  $5.00  per  doz. 

Traps 
Game, Newhouse, dis  33$  p.c  to  35  d.c$ 
Game,  H  &  N.,  P.  S.  &  W.  62    to  60.10 
H  &  N  and  70  p.c.  steel. 

Mouse,  per  doz  0  35    150 

Rat  "         1  40     6  00 

Trowels, 
Disston's,  discount  10  p.c. 

German,  per  doz   4  75    9  00 

Brade's        "        00  10  50 

D   &  S.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25 

Twines. 

Bag,  Russian,  per  lb 0  00 

Wrapp'g.mottl'd.pr.pack    0  50 
cotton,  per  lb..     0  17 

Mattress,  per  lb    0  33 

Staging        "         0  27 

Broom         "         0  30 

Binding,  Common  Sense-    

"         Blue  ribbon 

"         Red  cap 

"         Sterling   

"  Prison    

On  prison  made  twine  freightis 
prepaid  to  any  railway  station  in 
Ontario. 

Vises. 

Hand,  perdoz 4  00 

Bench,  parallel, each 2  00 

Coach,  each  6  00 

Peter  Wright's,  per  lb 0  12 

Pipe,  each 550 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 

Perdoz    400    8  50 

Washers  "Iron,"  40  per  cent.,  4  mos 
or  3  percent. 


9  00 

0  21 

0  60 
0  18 
0  45 
0  36 
0    5s, 

6$ 
0     8 
0     7 
0  6} 
0  8 


6  00 
4  50$ 

7  00 
0  1? 
9  00 


Wire. 
Brass  Wire,  16  to  25  wire  gauge,  18  to 


Well  Wheels, 
.pergross    7  50    12  00    Amer. .perdoz.  8,10  &  12in.    3  38    6  Ou 

21  00  

30  00    30  00 

2^00  24c.  Ib 

(1'™ Copper  Wire,  17$  p.  c.  dis. 

ab  uu Annealed,  annealed  andoiled, galvan- 
ized 20  per  cent.  dis. 
[In  lots  of  1000  lbs.,  annealed  oiled, 
and  annealed  and  galvanized.freight 


Iron,  per  doz   1  65    2  90 

Steel,  dis.  80  and  5  to  80  and  7tf  p.c. 

Try  and  bevel,  dis.  50  to  52$  percent    wiU  De  Prepaid.] 

Staples.  Bright,  Coppered  steel  and  spring  20 


Mrs.   Potts, 


5  00 


Square,  round  and  octa 
gon 


pergross 
3  38    4  00 


Sad  Irons 

per  set    .... 
"  N    P. 

Sad  Heaters. 
Dome,  Shepard's,  per  doz    4  75 
Sand  and  Emery  Paver. 
B.&  A.,  sand,  40  and  5to  45  per  cent. 

Emery,  per  quire 55        90 

Sash   Cord 

Perlb •■•••        22        50 

Sash  Locks. 


Fence,  galvanized,  per  lb        3}       3$ 
Wrought  Iron,  dis.80&5to  80  &  10 
Stocks   and   Dies,  Amer.    dis.  z5  p.c. 

Stove   Polish,  (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 

cans,  per  doz 175 

No  1,  Stove  Paste,  per  gross S  00 

•'2        "  ' 4  80 

Stone. 

Washita,  perlb 0  25       50 

Hindostan,  per  lb 0  06       07 

Slips,   per  lb  9 

Labrador,    perlb 0  13 

•'         Axe,   "        0  15 

Turkey  '       0  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  percent. 


}3i 

3$ 

3J 

3$ 

4} 

5 
H 

Triumph  and  Morris, dis  37$,  40per    Cut,  Carpet  Blued, gimp,  60  per  cent 


1  •••; 19  7>n  1*  on  cent.  "  tinned,  dis.  70  per  cent. 

Kempshell's  dis.  40,  62$  per  cent.    Swedes' iron,  blued  ortinned,  dis.  50 


Netting. 
Poultry,  65  to  65  and  5  per  cent. 

Oil. 
Canada  Refined  Oil  (Toronto)  14       15 

Carbon  Safety     "     0  17    0  18 

Canada  WW.     "      0  20    0  22 

American  W.W.  "     0  K5 

S  R.  Seal  pergal  0  63    0  65 


Canadian,  dis.   45,50  p.  c 
Sash  Weights  . 

Sectional,  perlb 1$     1| 

Saws. 
Crosscut,      McMillan      & 

Haynes.  per  ft       0  40    0  70 

"Empire"     EcMillan     & 
Haynes,  perdoz  7  50 


per  cent. 
Upholsterers"  dis.  50  percent. 
Copper  Nails, dis.  62$  per  cent. 

"       Tacks,  45  per  cenv. 
Clout  Nails,  dis    60  to  67 j  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  60  to  65  per  cent. 


Ser  cent  f.o.b.  Montreal,  Toronto  or 
tamilton. 
Broom  Wire  5|  to  6c.  per  lb. 
Clothes  Line  Wire,  19  gauge,  per  doz 

eoils 3  95 

Wire  Fencing. 
Gal  v.  2  barb, 2$  &  5  in.  apart 
"4      "    4  &  6  "      " 
"    Plain  twist,  all  deld 
"    Steel  thorn  and  rib- 
bon  

"Lock  Barb,'1  4  point  .... 

Ditto  Glidden  2  point  

Galvanized    Barb,     "  Ly- 
man," 2  to  4  points 

Steel  staples  

Terms,  60  days  or  2  percent."  in  30 
days. 

Wire  Cloth 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.lOOsq. ft    1  85    1  9 

Wrenches. 
Acme,  35  to  37$  per  cent. 
Agricultural,  70  and  111  to  75  p.c. 
Standard,  dis.  60,  60  &  lOp.c. 
Coe'sGen'ne.dis.  32$  to  35 p.  c  dis. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    ..     2  00    S  hi 

S.,  per  doz 5  80    7     0 

G.  &  K.'s  Pipe    "      6  00 

Burrell's    "     eacj 3  40 

Pocket,  perdoz 125    2  00 


4* 
3}.    3$ 


Half  Price 


The  original  selling  price  of  "Ideas  for  Hardware 
Merchants"   was  $1.00  ;  the  price  now  is 

50     CERTTS 

And  Only  handled  by  ourselves.  We  bought  out  the  publishers 
at  a  bargain,  hence  the  exceedingly  low  price. 

"  There  is  a  tide  in  the  affairs  of  men 
Which  taken  at  the  flood  leads  on  to  fortune  ; 
Omitted,  all  the  voyage  of  their  life 
Is  bound  in  shallows  and  in  miseries." 

This  is  the  opportunity  of  your  life.  Will  you  grasp  fortune  as 
she  rapidly  glides  past  you  and  within  reach  ?  We  have  only  a 
limited  number  of  copies  and  they  are  rapidly  going.  Mailed  on 
receipt  of  price,  postage  prepaid. 


THE  J.  B.  McLEAN  PUBLISHING  CO. 

10  Front  Street  East,  TORONTO,  ONT. 


Brandram  Bros.  &  Co, 


ROTHERHITHE,  LONDON,  ENG. 


^ 


aVHDR^ 


B.  B. 

GENUINE 


'j> 


Manufacturers  of 

The 

Celebrated 

Brand 


**"?♦* 


B.  B. 

NO.  ONE 


WHITE  LEAD       B.  B.      WHITE  LEAD 

White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


WE  WANT  TO  HEAR. 


WHEN  YOU  NEED 


For  samples  and  information  apply  to 


HENDERSON  &  POTTS 


Nova  Scotia  Paint  Works, 


Halifax,  N.S 


RUBBER  HOSE. 


OUR  BRANDS 


"Maltese  Cross,"  "Extra  Quality,"  (Black  or  White), 

"Kinkproof,"  (Wire  Bound),    "Antimony,"  (Red), 
"Lion,"  "King,"  "Leader,"  "Fairy,"  (Cotton). 

The  Gutta  Percha  &  Rubber  Mfg.  Go. 

61-63  FRONT  ST.  W.,  TORONTO.     OF  TORONTO,  LTD. 


Books  for  Retailers 

Published  for  the  good  of  the  trade. 


Ideas  fop  Hardware  Merchants 

As  its  name  implies  it  is  full  of  ideas 
for  the  retail  hardware  merchant. 

PRICE,  50  CENTS  (Half  Price 

Buying-,  Handling-  and  Selling  of  Tea 

Being   the    experience  of    the    most 
prominent  and  successful  merchants. 

PRICE,    35    CENTS. 

Pitfalls  of  the  Dry  Goods  Trade 

This  is  another  batch  of  Prize  Essays 
full  of  valuable  information. 

PRICE,  10  CENTS 

Sent,  postpaid,  on  receipt  of  price 


HARDWARE   MERGHANT 

TORONTO. 

1879 ESTABLISHED 18  79 

Essex  Handle  and  Wood-Turning  Works 


You  can  make  no  mistake  by  placing  your  order  for 
Axe  Handles  with  us.  Our  Shaved  Pattern  Second 
Growth  Axe  Handle  is  undoubtedly  the  best  handle  in 
the  market.  Our  Polished  Octagon  Axe  Handle  cannot 
be  improved.  Our  Second  Growth  Oak  is  a  beauty. 
Our  timbers  the  toughest  and  patterns  the  best.  Ship- 
ment for  June  and  July  exceeds  three  thousand  dozen. 
Let  us  have  your  specification  for  future  shipment  now 
and  you  will  be  pleased. 

GARDNER  BROS.  &  CO.. 
ESSEX,    ONT. 


Canada  Iron  Furnace  Co,,  Ltd, 


Manufacturers  of 


CHARCOAL  PIG   IRON 

MONTREAL. 

brand  "c.  |.  F."TiEt  mm 

PLANTS  AT 

Radnor  Forges,  Que.      Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO.  E.  DRUMMOND, 

Managing  Director  and  Treasurer 


URTWIHSTS 


CANADIAN 

CUSTOMS 


TARIFF 


AND- 


ONTARIO   COMMERCIAL  LAW, 
1894=. 

This  edition  has  had  the  advantage  of  revision  by  ex- 
perts, and  is  the  most  a  :curate  and  complete  Tariff  pub- 
lished. Besides  containing  the  Latest  Tariff  Changes, 
Departmental  Rulings.  Foreign  MoneyTables  (Sterling, 
Francs,  Marks,  Florins  of  Austria,  Florins  of  the  Neth- 
erlands, Metres  into  Yards,  Kilos  into  lbs.,  etc. ),  there 
has  been  added  a  Resume  of  Commercial  Law  of 
Ontario,  prepared  by  the  most  eminent  firm  of  commer- 
cial lawyers  in  our  country.  This  book  is  up-to-date, 
and  will  be  mailed  upon  receipt  of  price — FIFTY 
CENTS. 

The  McLean  Publishing  Company,  Toronto, 


£)larkson 


ross 


ACCOUNTANTS 


Established  1864. 

26  Wellington  St.  East.  TORONTO 

BLACKSMITH'S  TOOLS. 


Horseshoe  Vises. 


Price,  No.  1, 
"      No.  2, 


$4  00 
7.50 


Will  save  their  cost 
in  a  week's  sharpen . 
ing 


A.  B.JARDINE&CO. 

HESPELER,   ONT. 


VOL.  VI. 


TORONTO,  DECEMBER  29,  1894. 


No.  52. 


MAGNOLIA  METAL 


IN     USE    BY 

EIGHT  LEADING  GOVERNMENTS. 

BEST   ANTI-FRICTION    METAL    FOB 

High-Speed  Engine,    Dynamo,    Rolling-Mill,   Steamship,    Railroad,    Saw-Mill,  Cotton-Mill,    Paper-Mill, 
Woollen-Mill,  Silk-Mill,  Jute-Mill,  Rubber-Mill,  Sugar  Mill,  Flour-Mill,  and  all  Machinery  Bearings. 


MAGNOLIA   METAL   CO., 


London  Office :  75  Queen  Victoria  St. 
Chicago  Office  ;        Traders  Building. 
Montreal  Office  :  H.  McLaren  &  Co.,  Agents 


Owners   and   Sole   Manufacturers, 

74  Cortlandt  Street,    NEW  YORK. 


CANADA'S  LARCEST 
MANUFACTURERS 


¥ 


Saffbrd 


>  Radiators 


FOR 


Hot  Water  and  Steam  Heating 


NO 


BOLTS   .   .   . 
PACKING 
LEAKY  JOINTS 


Largest  Variety  of  Styles.  The  trade  only 

Biggest  Stock  in  Canada.  supplied.  .  .  . 


Toronto  Radiator  Mfg.  Co. 

TORONTO     -     ONTARIO 


BRANCH  HOUSES— Montreal,    Quebec,    St.  John,    Winnipeg,  and  Vancouver,  B.  C. 


RICE  LEWIS  &  SON 

LIMITED 
ARTHUR   B.    LEE,   President.  A.   BURDETT    LEE.   V.P.    and   Treas 


Importers  of 

Bar  Iron 

Steel 

Boiler 
Plate 

Shelf  and  Heavy 

HARDWARE 


Mantels 
Grates 


Tiles 


CUTLERY 


FINE    BUILDERS'    HARDWARE. 


Cor.  King  and  Victoria  Streets. 


.   .   .   TORONTO 


Steel 

-**■  Clad 

We  are  now  making  in  two 
lengths,  viz.  : 

5  ft.  6  in.    List  Price  $25.00 
5  ft.  "      "        23.00 


The  Toronto  Steel  Clad  Bath  and  Metal  Co, 

LIMITED. 

A.  G.  BOOTH,  Manager. 
123    QUEEN    STREET    EAST  TORONTO. 


Tornado  Oil  Cans 


<~N  THE 


SYPHON 
PRINCIPLE 


Made  of 
Heavy 
Galvanized 
Iron. 


Pump  supplied  with  this  can  is  attached  by  means  of  a  screw,  thus 
giving  free  access  to  both  can  and  pump  and  leaving  a  large  hole 
for  filling.  A  cap  is  fitted  over  the  syphon  tube  and  pump  handle 
which  protects  it  from  being  damaged  in  shipping. 


Kemp  Manufacturing  Go. 


Toronto. 


. .  HARDWARE . . 

A    PRACTICAL   JOURNAL    FOR   THE    WROUGHT,    CAST,    STAHPED, 
SHEET  AND  SPUN   METAL  TRADES. 


Published  AVeckly. 


$2.00  a  Year. 


Vol.   VI 


TORONTO  AND  MONTREAL,   DECEMBER   29,   1894 


No.  62 


J.  B.  McLEAN, 

President. 


HUGH  C.  M CLE AN, 

Sec.-Treas. 


The McLean  Publishing  Co.,™ 

FINE  MAGAZINE  PRINTERS 

and 

TRADE  JOURNAL  PUBLISHERS. 


HEAD  OFFICE  : 


10  Front  St.  E. 


MONTREAL  OFFICE  :    -         146  St.  James  St. 
E.  Desbarats,  Manager. 

EUROPEAN  BRANCH : 

Canadian  Government  Offices, 

17  Victoria  St.,  London,  S.W. 
R.  Hargreaves,  Manager. 

John  Cameron.  General  Subscription  Agent. 


THE  MANUFACTURERS'  MEETINGS 

FURTHER  changes  have  been  decided 
upon  as  a  result  of  the  manufacturers' 
meetings  held  the  latter  part  of  last 
week  in  Montreal. 

It  will  be  remembered  that  all  the  asso- 
ciations, with  the  exception  of  those  on 
horseshoes,  horsenails,  and  cut  nails,  finished 
their  business  in  Toronto  last  week,  the 
three  associations  in  question  adjourning,  to 
meet  in  Montreal. 

At  the  time  of  writing  the  Cut  Nail  Asso- 
ciation appears  to  be  the  only  organization 
that  has  not  completed  its  business. 

What  Hardware  last  week  intimated 
was  likely  to  take  place,  in  regard  to  a 
quantity  basis  on  horseshoes,  has  been 
verified  ;  and  hereafter  it  will  be  the  mer- 
chant who  sells  the  greater  quantity,  and 
not  he  who  is  in  favor  at  court,  that  will 
get  the  rebate.  What  the  basis  will  be, 
Hardware  has  not  yet  been  able  to  learn. 

A  reduction  of  i>C.  has  been  made  in  the 
price  of  iron  horseshoes,  at  least,  as  far  as 
Toronto,  Hamilton,  and  London  are  con- 
cerned, the  figures  in  Montreal  being  same 
as  before. 

Quotations  on  horseshoes  now,  or  rather 
what  they  will  be  January  i,  are  as  follows  : 
Montreal,  $3  50  ;  Toronto  and  Hamilton, 
$3.60  ;  London,  $3.65. 

Some  changes  were  decided  upon  by  the 
Horse  Nail  Association  in  the  matter  of  dis- 
counts. 


Formerly  the  discounts  on  horsenails  were 
60  percent,  off  on  the  "C."  nail,  and  62  >£ 
per  cent,  off  on  "  M."  and  "  P.B."  Under 
the  new  arrangement  the  discount  will  be  60 
per  cent,  all  round.  It  will  be  noticed  that 
this  is  equal  to  an  advance  of  1%  per  cent, 
on  the  "  M."  nail. 


TAKE  STOCK. 


TIMES  there  are  when  inspections  or 
examinations  are  in  order  for  every- 
body and  everything.  Many  calami- 
ties would  have  been  avoided  had  this  al- 
ways been  done. 

Something  goes  wrong  with  a  man's  or- 
ganism. He  omits  calling  in  a  physician  to 
ascertain  what  is  the  trouble,  and  he  dies  ; 
a  mariner  neglects  to  study  his  chart,  and 
his  longitude  and  latitude,  and  he  drifts  on 
the  rocks  ;  an  elevator  cable  is  not  examined, 
and  suddenly  the  car  falls  ;  and  so  on,  ad 
infinitum. 

The  year  1894  is  near  its  close,  and  in 
three  or  four  days  it  will  have  been  sup- 
planted by  the  New  Year.  In  order,  there- 
fore, is  it  now  for  every  merchant  to  inspect 
his  affairs  and  ascertain  where  he  stands. 

In  a  word,  it  is  time  to  take  stock,  or  at 
least  to  make  preparations  for  doing  so  in 
the  near  future. 

This  is  a  duty  that  devolves  upon  a  busi- 
ness man,  whether  the  trade  conditions  be 
good  or  whether  they  be  bad.  But  if  there 
ever  was  a  period  when  it  was  more  neces- 
sary than  at  any  other  it  is  now. 

The  commercial  world  is  crystalizing  into 
a  new  condition  ;  and  it  needs  be  that  mer- 
chants should  conform  themselves  to  it. 
This  they  cannot  do  intelligently  unless  they 
make  periodical,  careful  examinations  of 
their  business. 

And  taking  stock  is  the  only  way  by 
which  this  examination  can  be  satisfactorily 
done. 

It  is  not  enough  that  a  merchant's  bank 
account  is  larger  or  smaller,  or  that  he  owes 


more  or  owes  less  than  he  did   at  the  end  of 

1893. 

To  do  business  successfully,  and  espe- 
cially under  the  new  conditions  that  are 
evolving,  he  must,  like  a  mariner,  know 
where  he  can  with  advantage  shorten  sail, 
and  where  it  is  possible  to  put  on  more.  In 
other  words,  he  must  know  what  lines  it  is 
better  for  him  to  give  less  attention  to  and 
ascertain  those  that  it  would  be  wise  for  him 
to  push  more  vigorously. 

Through  an  inventory  is  the  only  reliable 
source  this  information  can  come. 

Take  stock. 


WHO  MAKES  THE  TARIFF? 

THE  Canadian  Customs  Tariff  was 
adopted  after  thorough  considera- 
tion by  the  Parliament  of  Canada. 
That  body  is  composed  of  a  good  many  able 
and  experienced  business  men  and  lawyers. 
They  knew  what  they  wanted  and  what  was 
in  the  best  interests  of  the  country  and  im- 
porters. When  the  bill  passed  it  was  con- 
sidered a  satisfactory  tariff. 

Lately  there  have  been  so  many  decisions 
by  departmental  officials  that  it  is  difficult 
to  recognize  it  as  the  tariff  adopted  by  Par- 
liament. In  fact,  it  has  become  a  depart- 
mental tariff  rather  than  a  parliamentary 
one.  It  is,  therefore,  no  wonder  that  it  is  a 
source  of  constant  irritation  and  loss  to 
business  men  generally. 

That  these  decisions  are  not  according  to 
the  intention  of  Parliament  is  shown  by 
the  fact  that  Hon.  Clarke  Wallace  has  re- 
versed them  on  many  occasions  recently, 
making  them  accord  with  the  interpretation 
of  them  by  the  trade. 

It  will  be  impossible  for  Mr.  Wallace  or 
any  Controller  to  attend  to  the  many  ques- 
tions raised  by  importers  and  appraisers. 
Steps  should  therefore  be  taken,  as  Hard- 
ware suggested  last  week,  to  organize  a 
Dominion  board  of  appraisers,  composed 
of  representative  business  men,  to  deal  with 
such  questions. 

In  the  meantime  a  Commissioner  of  Cus- 
toms should  be  appointed  who  would  be 
able  to  give  intelligent  decisions — decisions 
which  it  will  not  be  necessary  for  the  Con- 
troller to  reverse  a  week  or  a  month  hence. 


HARDWARE 


HARDWARE  TRADE  OF  1894. 

PECULIAR  in  the  history  of  commerce 
have  been  the  trade  conditions  that 
have  obtained  during  the  year  1894. 

This  peculiarity  is  largely  native  to  the 
North  American  continent,  and  Canada, 
while  probably  not  so  much  exercised  over 
the  matter,  is  influenced  to  some  extent. 

For  the  direct  cause  of  the  new  order  of 
things  that  is  developing  one  must  look  to 
the  depression  that  has  been  sweeping  over 
the  civilized  world,  beginning  with  the 
Baring  failure  some  three  or  four  years  ago. 

The  countries  which  in  the  long  run  felt 
this  depression  the  most  severely  were,  as  a 
rule,  principally  the  younger  countries. 

While  Canada  was  touched  by  this  de- 
pression, fortunately  it  was  not  heavily  so. 
In  fact,  Canada  has  felt  the  financial  crisis 
less  than  any  other  country  in  the  world. 
Financial  men  and  writers  in  both  the  United 
States  and  Great  Britain  attest  this.  The 
greatest  sufferer,  on  the  other  hand,  was  the 
United  States. 

As  far  as  Canada  and  the  United  States 
are  concerned,  the  fact  tnat  the  tariffs  of 
the  respective  countries  were  undergoing  a 
revision  caused  in  itself  a  marked  curtail- 
ment of  production  and  a  decidedly  unset- 
tled feeling  in  trade. 

To  the  new  order  of  things  which  the 
period  of  depression  has  induced,  such  coun- 
tries as  the  United  States  have  been  more 
susceptible,  and  the  results  have  in  conse- 
quence in  them  been  more  marked.  To 
briefly  particularize,  profits  have  become 
smaller,  more  energy  in  business  is  de- 
manded, and  newer  methods  are  coming 
into  vogue. 

The  iron  and  hardware  trade  the  world 
over  has  been  peculiarly  affected  by  the  de- 
pression ;  and  Canada,  with  other  countries, 
has  had  to  bear  a  share  of  the  burden. 

In  all  lines  there  has  been  a  steady  depre- 
ciation in  values;  while  in  those  lines  whose 
price  was  formerly  fixed,  but  the  associations 
governing  which  have  collapsed  during  the 
year,  the  market  became  demoralized.  Bar 
iron  and  cut  nails  are  samples,  although 
wire,  which  is  sti'l  controlled  by  an  associa- 
tion, has  been  the  source  of  much  trouble 
and  contention. 

A  destructive  feature  of  trade  the  past 
year  was  the  reappearance  upon  the  Can- 
adian market  of  lines  that  the  tariff  had 
hitherto  debarred  from  entering.  But  in 
some   instances  at  least  this  peculiarity  was 


traceable  to  the  financial  crisis  in  the  United 
States,  manufacturers  over  there  being  only 
too  glad  to  sell  the  manufactured  article  at 
or  even  below  the  cost  of  the  raw  material  in 
order  to  turn  superfluous  stocks  into  the 
much  needed  cash. 

The  changes  that  were  made  in  the  tar  ff 
also  entailed  a  loss  on  certain  lines  of  the 
wholesale  hardwareman's  stock. 

But  while  the  tendency  of  prices  has 
been  against  the  sellers  more  or  less  all  the 
year,  the  losses  from  bad  debts,  on  the  other 
hand,  have  not.  it  would  appear,  been  pro- 
portionately as  large  as  they  often  have 
been  in  previous  years,  greater  care  having 
been  exercised  in  the  matter  of  credits. 

Then,  again,  a  saving  has  been  entailed 
through  the  general  curtailment  of  expenses 
that  has  been  practised. 

Whatever  differences  of  opinion  there 
may  be  respecting  some  questions  apper- 
taining to  the  hardware  trade,  there  are 
practically  none  in  regard  to  profits.  Their 
margin  is  narrower  than  it  e-er  was.  Con- 
sequently a  greater  volume  of  business  is 
required  in  order  to  show  the  same  results 
that  a  smaller  volume  would  have  done  a 
year  or  so  ago. 

What  the  actual  result  of  the  year's  busi- 
ness has  been  will  only  be  determin*d  as 
each  manufacturer  and  merchant  finishes 
taking  stock.  But  one  thing  is  certain. 
More  energy  and  business  astuteness  have 
been  brought  into  play  during  1894  than 
ever  before  in  the  history  of  the  trade  in 
Canada,  and  other  advantages  that  may 
have  accrued  during  the  year  have  been  due 
more  to  this  fact  than  to  any  other. 


AN  INCENTIVE  TO  TRAVELERS. 

Commercial  travelers  are,  as  a  ru'e,  push- 
ing and  energetic.  No  class  of  business 
men  are  more  so.  But,  at  the  same  time,  an 
incentive  to  better  results  is  possible. 

With  the  competition  that  there  is  to-day 
there  is  more  or  less  temptation  for  a  trav- 
eler to  take  an  order  at  a  figure  lower  than 
he  really  should,  and  not  infrequently  be- 
low the  figure  his  principals  will  accept.  In 
other  words,  there  is  practically  a  never- 
ceasing  struggle  regarding  profits  between 
the  centrifugal  and  centripetal  forces,  as 
represented  in  the  traveler  and  house  re- 
spectively. 

The  loss  of  much  of  this  energy  might  be 
avoided  if  each  wholesale  house  were  to  set 
aside  a  sum  of  money  to  be  distributed  pro 
rata  between  the  different  travelers,  accord- 
ing to  the  measure  of  their  respective  pro- 
fits. 

The  idea  is  not  original.  It  has  been 
tried;  and  the  fact  that  the  same  firms  main- 
tain it  year  after  year  is  evidence  that  it  is 
satisfactory. 


CAUGHT  BY  A  WELL-WORN  TRICK. 

TWO  young  men,  described  by  the  de- 
spatches  as    "slick"  Yankees,  have 
been    victimising    the    merchants   of 
Hamilton    by    a   dodge  that    has    become 
threadbare  by  frequent   usage.     In  a  word, 
they  were  caught  by  fake  advertising. 

The  particular  scheme  of  the  aforesaid 
"slick"  young  men  was  a  shopping  list. 
The  cost  of  an  advertisement  in  it  came 
high,  but  then,  not  only  would  there  be  a 
large  circulation,  but  the  benefit  would  ac- 
crue to  the  Y.M.C.A.! 

Of  course,  the  number  printed  and  dis- 
tributed did  not  aggregate  what  the  fakirs 
said  they  would.  They  never  do.  To  come 
within  90  per  cent  of  the  stipulated  number 
is  not  a  bad  average.  But  the  fakirs  in  this 
instance  were  more  honorable  than  have 
been  many  of  their  prototypes. 

They  seem  to  have  printed  about  50  per 
cent,  of  the  stipulated  number.  Their  vic- 
tims have  thus  reason  to  be  thankful  that 
their  lot  was  not;  as  bad  as  that  of  some  of 
their  predecessors  who  have  fallen  into  simi- 
lar traps.  A  case  was  cited  to  The  Grocer 
once  where  a  circulation  of  20,000  was  pro- 
mised by  the  promoter  of  a  guide  book.  But 
the  books  were  merely  distributed  where 
the  advertiser  would  be  most  likely  to  look 
for  them  ;  and  then,  instead  of  20,000  copies 
being  printed,  the  sum  total  was  only  about 
500. 

Advertising,  just  the  same  as  buying  and 
selling  goods,  needs  to  be  looked  after.  If 
it  is  not,  it  is  scarcely  possible  to  make  it 
profitable,  even  if  the  medium  be  a  good 
one.  How  much  less  possible  is  i',  there- 
fore, to  expect  good  results  from  fake 
schemes  gotten  up  by  irresponsible  persons? 

Hardware  has  urged  it  before,  and  it 
urges  it  again  :  Leave  fake  advertsing 
schemes  alone.  Advertise,  by  all  means, 
and  be  alive  and  bright  about  it,  but  do  so 
through  the  well-iried  and  responsible  me- 
diums. 


UNION  OF  IRON  AND  STEEL  FIRMS. 

The  New  Glasgow  Coal,  Iron  and  Railway 
Co.,  manufacturers  of  "  Ferrona  "  pig  iron, 
has  amalgamated  with  the  New  Glasgow 
Steel  Co. 

The  union  will  be  mutually  beneficial  The 
close  prices  at  which  both  iron  and  steel 
are  now  sold  require  producers  to  manu- 
facture at  the  lowest  cost.  This  the  new 
company  should  be  able  to  do. 

If,  as  a  writer  in  The  London  Economist 
points  out,  Canada  with  her  nickel  and  her 
steel  will  eventually  control  the  shipbuilding 
of  the  world,  there  is  a  bright  future  in  store 
for  the  new  company. 


HARDWARE 


COL.  SKINNER  IS  DEAD. 

COL.  JAMES  A.  SKINNER,  senior 
partner  of  the  firm  of  James  A.  Skin- 
ner &  Co.,  Toronto,  died  at  his  home, 
Dunelg,  near  Woodstock,  on  Monday  morn- 
ing last.  Dropsy  was  the  cause  of  death. 
Deceased  was  born  at  Tain,  Rosshire,  in 
the  Highlands  of  Scotland,  on  October  26, 
1826,  and  was  thus  in  his  69th  year.  He  re- 
"  ceived  such  a  sound  education  as  was  afford- 
ed by  the  parish  schools  of  Scotland  at  that 
time,  and  shortly  set  sail  for  America,  bear- 
ing with  him  a  warm  letter  of  commendation 
from  his  parish  minister.  He  settled  in 
Hamilton  andentered  the  serviceof  Kennedy, 
Parker  &  Co.,  then  large  wholesale  impor- 
ters. The  experience  that  he  acquired  there 
and  the  knowledge  that  he  obtained  of 
Hamilton  as  a  wholesale  centre  led  him 
subsequently  to  enter  upon  business  himself, 
in  company  with  his  brother,  the  late  An- 
drew Skinner,  who  had  followed  him  some 
two  years  later  from  Scotland.  Hamilton 
was  then  almost,  if  not  quite,  as  important 
a  wholesale  centre  as  Toronto,  and  the  busi- 
ness of  Jas  A.  Skinner  &  Co.,  wholesale 
china,  crockery  and  glassware,  soon  became 
one  of  the  leading  establishments  in  the 
trade.  Col.  Skinner  retired  from  active 
partnership  in  the  business  some  30  years 
ago,  but  he  still  remained  the  senior  partner, 
and  it  is  satisfactory  to  know  that  the  busi- 
ness, which  was  removed  to  Toronto  about 
our  years  ago,  and  is  under  the  chief  man- 
agement of  Mr.  R.  B.  Skinner,  still  con- 
tinues to  occupy  a  foremost  position  in  the 
Canadian  trade. 

Col.  Skinner  was  one  of  the  best  known 
figures  in  Western  Ontario.  He  was  the 
first  mayor  of  Hamilton,  and  afterwards 
colonel  of  the  Thrteenth  Battalion.  He  suc- 
cessfully contested  one  of  the  Oxfords  for 
the  Dominion  Parliament,  and  sat  in  the 
House  during  the  Mackenzie  Administra- 
tion. Since  1878  he  has  lived  a  quiet  life, 
devoted  to  his  books,  of  which  he  had  a 
magnificent  library,  said  to  comprise  nearly 
4,000  volumes. 

The  interment  took  place  in  Hamilton,  on 
Wednesday  afternoon,  and  was  an  imposing 
affair,  being  in  charge  of  the  military  author- 
ities. The  13th  Battalion  paraded  at  2  30 
p.m.,  under  command  of  Lieut.-Col.  Gibson. 
Major  Stoneman  had  charge  of  the  firing 
party.  The  Hamilton  Field  Battery  was 
also  represented  in  the  parade.  A  gun  de- 
tachment with  six  horses,  under  command 
of  Lieut.  Col.  Van  Wagner  and  Major  Hen- 
drie,  formed  part  of  the  procession.  Leav- 
ing the  Drill  Hall,  the  funeral  proceeded  to 
the  Hamilton  cemetery.  The  13th  Battalion 
band  played  suitable  selections  en  route. 

The  mourners  were  :  Messrs.  R.  B.  Skin- 
ner, Hugh  Skinner,  John  W.  Bickle,  Wm. 
Johnson,  Wm.  Prentice,  Irving  Fraser,  W. 
C.  Rhodes,  and  Walter  Renwick.  The  pall- 
bearers were  :  Lieut.-Col.  Moore,  Lieut.  Col. 
Gwyn,  Dundas  ;   Capt.    Mutton,   Toronto  ; 


Major  Hendrie,  Col.  VanWagner,  Capt. 
Hendrie,  Major  McLaren,  and  Capt.  Os- 
borne. Among  those  who  attended  the 
funeral  from  other  points  were  :  Lieut.-Col. 
Otter,  D.AG.;  Capt.  Masn,  representing 
the  Queen's  Own,  Toronto,  and  Ontario  Rifle 
Association  ;  Major  Mead,  Toronto  Field 
Battery,  and  Lieut.  McLean,  48th  High- 
landers, Toronto. 


THE  QUANTITY  BASIS. 

THE  agitation  for  a  quantity  basis  is 
bearing  fruit  already.  As  will  be 
noticed  by  an  article  elsewhere,  horse- 
shoes will  after  January  1  next  be  sold  on 
the  quantity  basis. 

The  articles  now  sold  on  this  basis  are, 
therefore,  horseshoes,  horse  nails  and  tacks, 
or  small  goods,  to  use  the  trade  vernac- 
ular. 

Judging  by  what  was  gathered  from  the 
remarks  dropped  a  couple  of  weeks  ago 
when  the  jobbers  were  in  Toronto  for  the 
purpose  of  conferring  with  the  manufac- 
turers in  session,  the  agitation  for  a  quantity 
basis  in  place  of  the  present  preferred  list 
has  only  begun.  Then,  as  Hardware 
pointed  out  last  week,  it  is  no  secret  that  at 
least  some  of  the  manufacturers  are  in  sym- 
pathy with  the  movement. 

The  preferred  list  has  never  been  satis- 
factory ;  nor  will  it  ever  be  satisfactory. 
In  the  first  place,  it  is  unnatural,  for  the 
man  who  wants  the  quantity,  and  can  pay 
for  it,  is  the  one  who  should  be  able  to  buy 
the  cheapest.  Then,  the  preferred  list  was 
never  a  fair  instrument,  for  it  was  not  by  the 
measure  of  a  merchant's  business  that  he 
always  found  a  place  thereon  ;  not  infre- 
quently it  was  the  extent  to  which  he  "  stood 
in  "  with  the  manufacturers  that  determined 
whether  he  should  be  on  the  list  or  not.  It 
stands  to  reason  that  such  a  system  as  that 
cannot  live  forever. 


CROSS-LAKE  TRAFFIC. 

Rumors  are  prevalent  of  enterprises  to 
establish  a  ferry  system  between  some  port 
in  Ohio  and  Port  Dover  or  Rondeau,  in  the 
one  case  to  connect  with  the  Grand  Trunk, 
and  in  the  other  with  the  Lake  Erie  and 
Huron.  It  is  believed  that  there  are  pos- 
sibilities of  working  up  a  l?rge  cross-lake 
traffic  in  coal,  and  it  seems  probable  that 
the  next  season  of  navigation  will  witness 
a  regular  freight  service  to  some  port  on  the 
north  shore  of  Lake  Erie.  It  is  to  be  hoped 
that  Messrs.  Walker  will  succeed  in  making 
Port  Stanley  the  objective  point  of  this 
traffic.  The  London  and  Port  Stanley  road 
is  well  adapted  to  act  as  a  feeder  to  other 
roads  entering  St.  Thomas  and  London,  and 
when  the  L.  E.  &  D.  R.  R.  is  completed 
from  Ridgetown  to  St.  Thomas,  the  Walkers 
will  have  an  opportunity  of  reaching  the 
western  part  of  the  peninsula  over  their  own 
line. — Journal,  St.  Thomas. 


MONEY  AND   STOCKS. 

THE  November  statement  of  the  chart- 
ered banks  of  the  Dominion  was 
issued  on  Saturday.  It  was  not  alto- 
gether satisfactory  compared  with  the  same 
time  a  year  ago  Current  loans,  for  instance, 
were  $6, 172,273  less,  while  compared  with 
October  last  a  decrease  of  over  three  mil- 
lions is  shown.  The  liabilities  are  $11,826,- 
395  larger  than  a  year  ago,  and  the  assets 
$7,710,753  larger.  The  notes  in  circulation 
are  nearly  eleven  millions  in  excess  of  Nov- 
ember, 1893.  If  loans  for  business  purposes 
are  smaller  than  they  were  a  year  ago,  the 
opposite  is  the  case  in  the  matter  of  funds 
wanted  for  investment  in  stocks,  call  loans 
showing  a  gain  of  over  3X  millions.  De- 
posits, both  payable  on  demand  and  on 
notice,  show  an  increase. 


The  Ontario  Bank  is  an  institution  whose 
stock  periodically  takes  a  weak  turn,  the 
reason  for  which  no  one  seems  to  have  a 
good  explanation  to  offer.  It  had  one  of 
those  weak  spells  some  six  years  ago;  and 
now  it  has  another,  during  the  last  three  or 
four  weeks  its  stock  on  the  open  market 
having  dropped  from  107^  to  92,  and  there 
is  no  appearance  that  the  end  is  yet.  Its 
stock  has  come  into  favor  before  after  being 
in  disfavor,  and  it  is  to  be  hoped  it  will 
again. 

This  is  a  quiet  week  on  the  Toronto  and 
Montreal  stock  exchanges,  bo  h  having 
been  closed  Monday  and  Tuesday  on  ac- 
count of  the  holidays. 

The  daily  papers  announced  a  few  days 
ago  that  the  Banque  du  Peuple  had  effected 
a  loan  on  the  London  market  for  $1,000,000 
on  behalf  of  the  city  of  Montreal,  at  t>'A  per 
cent.  net.  This  was  hardly  correct.  Last 
spring  Montreal  negotiated,  it  will  be  re- 
membered, a  loan  on  the  Royal  Bank  of 
Scotland,  London,  for  $1,000,000  at  3%  per 
cent.,  with  the  privilege  of  renewing  at  the 
end  of  six  months,  and  it  was  simply  laking 
advantage  of  this  privilege  that  Montreal 
was  doing  last  week. 


Elgin  county  bonds,  to  the  amount  of 
$15,000,  were  last  week  sold  on  the  Toronto 
market.  They  bear  interest  at  5  per  cent., 
and  are  payable  in  ten  annual  instalments. 
George  A.  Stimson  was  the  purchaser,  and 
he  is  understood  to  have  given  a  good 
premium. 

It  is  said  that  the  Quebec  Government 
will  in  all  probability  effect  a  temporary  loan 
for  $300,000  on  the  Montreal  market  shortly, 
to  be  followed  by  a  permanent  4  per  cent, 
loan  for  $2,500,000  under  the  Act  of  1890, 
authorizing  a  loan  of  $10,000,000,  of  which 
$3,500,000  is  not  yet  borrowed.  It  is  grati- 
fying to  note  that  Canada  is  becoming  a 
lending  as  well  as  a  borrowing  nation. 

ARGUROS. 


HARDWARE 


BRITISH  VS.  FOREIGN  WORKMEN. 

WE  are  particularly  pleased  to  notice 
in  the  columns  of  a  Warrington 
newspaper,  remarks  an  English 
hardware  journal,  an  animated  and,  we 
hope,  useful  controversy  on  the  subject  of 
British  workmen  and  foreign  competition. 
The  broad  commercial  view,  from  the  manu- 
facturers' as  well  as  from  the  workmen's 
standpoint,  was  originally  set  forth  in  very 
moderate  terms  by  Mr.  F.  Monks,  who 
pointed  out  that  if  British  workmen  would 
throw  themselves  heartily  into  the  struggle, 
the  problem  of  foreign  competition  would 
be  solved  speedily.  He  mentioned  what  is 
so  well  known  to  all  who  have  studied  the 
question,  namely,  that  the  whole  difference 
in  favor  of  the  Belgian  and  German  makers 
arises  in  the  cost  of  labor  and  the  greater 
willingness  of  their  men  to  do  what  is  re- 
quired to  meet  the  new  conditions  of  manu- 
facture. This  presentation  of  the  case  was 
disputed  by  correspondents  who  may  be  as. 
sumed  to  have  written  on  behalf  of  the  men, 
and  it  was  contended  that  our  disadvantages 
arise  from  royalties,  and  from  the  superior 
machinery  and  plant  of  our  foreign  rivals. 
To  this  Mr.  Monks  replied,  last  week,  that 
he  believes  the  Belgian  ironmonger  is  quite 
equal  to  the  present  Englishman,  and  that 
royalties  have  substantially  nothing  to  do 
with  the  issue.  Inter  alia,  Mr.  Monks  ob- 
served : — 

"  I  have  the  wages  paid  at  a  works  in  Belgium,  one 
that  has  been  most  successful  in  taking  the  orders 
which  formerly  came  to  this  country.  The  total  paid  is 
as  nearly  as  possible  one-half  the  amount  paid  in  War- 
rington, or,  to  be  quite  accurate,  the  amount  paid  here 
is  7s.  per  ton  more  than  is  paid  by  the  Belgian  manufac- 
turer, even  after  allowing  for  the  reduction  of  2J4  per 
cent,  in  this  district,  which  takes  place  from  Monday 
next.  This  is  a  fair  comparison,  the  class  of  work  done, 
the  size  of  the  rolls,  range  of  sizes  manufactured  and 
materials  used  being  exactly  the  same  in  both  countries. 
How  this  difference  is  to  be  met  without  reducing  wages 
still  further  is  the  problem  yet  to  be  solved,  but  it  is  one 
in  which  the  workman  has  a  greater  interest  than  the 
manufacturer,  and  the  sooner  he  begins  to  recognize  the 
gravity  of  the  situation  the  better  it  will  be  for  both.  In 
order  to  show  the  enormous  growth  of  this  Belgian  com- 
petition during  the  last  few  years,  I  give  the  imports  by 
British  India  of  the  following  sections  of  iron:  Bars, 
angle,  bolt,  and  rod  iron,  hoops,  sheets  and  plates, 
beams,  pillars,  girders,  and  bridgework,  all  of  which 
are  manufactured  in  Warrington  : 

From  From      From  other 

England.       Belgium,    countries.     Total. 
Years.  Tons.  Tons.  Tons.  Tons. 

888-89 125.851  10,527  223  136,601 

889-90 89,907  28,543  204  118,654 

89091 99,088  23,962  347  123,397 

891-92 83,953  34.980  869  119,802 

892-931 54.539  54."9  986  109,644 

The  exact  figures  for  1893-94  are  not  yet  obtainable,  but 
I  venture  to  predict  they  will  show  a  further  falling  from 
England,  and  a  gain  to  our  foreign  competitor." 

Mr.  Monks  denies  that  the  Belgians  are  any 
better  off  than  the  Warrington  makers  in 
respect  of  machinery  and  plant,  and  reiter- 
ates that  if  we  mean  to  regain  or  hold  the 
markets  of  the  "world  in  which  Belgian  iron 
is  now  preferred — solely  owing  to  its  lower 
price  and  quite  irrespective  of  quality — the 
men  must  work  heartily  with  their  employers 
There  the  correspondence  rests  at  the  mo- 


ment, but  we  hope  it  will  be  pursued,  and  we 
should  be  glad  to  see  a  similar  controversy 
in  every  newspaper  published  in  our  iron- 
making  districts.  It  is  the  duty  of  manu- 
facturers to  initiate  and  persevere  with  such 
correspondence.  Our  workmen  are  far  too 
apathetic  and  very  badly  informed  as  to 
what  is  being  done  abroad — besides  being 
prejudiced  and  indisposed  to  credit  state- 
ments which  they  suspect  are  mostly  made 
in  the  interests  of  the  employers.  Public 
controversies  of  this  kind  would  reach  them, 
and  they  should  be  challenged  to  produce 
proofs — not  vague  platitudes — in  support  of 
their  own  views.  Employers,  unfortunately, 
have  only  too  many  facts  for  their  sides  of 
the  case,  but  we  may  remind  them  that  who- 
ever takes  a  controversy  of  this  kind  in  hand 
should  put  on  his  armour  firmly  and  supply 
his  magazine  with  plenty  of  ammunition. 


THE  TRAVELERS'  DINNER. 

THE  annual  dinner  of  the  Dominion 
Commercial  Travelers'  Association 
came  off  as  usual  at  the  Windsor 
Hotel,  in  Montreal,  on  Saturday  evening 
last  and  was  as  great  a  success  as  ever. 

The  new  president,  Lt.-Col.  Massey,  pre- 
sided, and  was  supported  by  His  Excellency 
Lord  Aberdeen,  Governor-General  of  Can- 
ada ;  Hon.  G.  E.  Foster,  Hon.  J.  J.  Cunan, 
Solicitor-General  ;  Hon.  Wilfrid  Laurier, 
Hon.  P.  Mitchell,  T.  G.  Shaughnessy,  vice- 
president  C.P.R.,  Dr.  Anderson,  consul- 
general  of  the  United  States  ;  Hon.  A. 
Marjoribanks,  Lt.-Col.  Strathy,  A.D.C.'s  to 
His  Excellency  ;  ex-President  David  Wat- 
son, and  Edgar  Judge,  treasurer  of  the 
Board  of  Trade.  The  speeches  were  above 
the  usual  order,  that  of  Lt.-Col.  Massey,  His 
Excellency,  and  the  Hon.  Geo.  E.  Foster, 
especially  so.  Among  the  notable  facts 
mentioned  by  Co'.  Massey  was  that  the 
association  had  a  capital  of  $134,000  safely 
invested  in  such  a  way  that  shrinkage  was 
impossible,  and  they  had  paid  out  to  the 
families  of  26  members  deceased  $23,000 
during  the  past  year.  Fitting  references  were 
also  made  to  the  sad  death  of  the  Premier, 
the  importance  of  the  travelers  as  a  body  of 
business  men,  etc.,  and  the  gathering  finally 
broke  up  in  the  wee  sma  hours.  The  speak- 
ers, besides  His  Excellency,  were  United 
States  Consul-General  Anderson,  Hon.  Geo. 
E.  Foster,  Aid.  J.  B.  Rolland,  T.  G.  Shaugh- 
nessy, Hon.  W.  Laurier  and  others.  Among 
those  who  sent  letters  of  regret  at  inability 
to  attend  were  :  Premier  Taillon,  Hon.  J.  S. 
Hall,  M.L.A.;  His  Worship  Mayor  Villen- 
euve,  M.L.A. ;  Aid.  Kennedy,  M.L.A.;  Mr. 
Parizeau,  M.L.A.;  fames  Sargent,  president 
D.  C.  T.  A.  of  Canada  ;  Alf.  Robinson  and 
R.  S.  Struthers,  president  and  secretary  re- 
spectively of  the  C.  T.  A.  of  London,  Ont., 
and  C.  C.  Van  Horn,  C.T.A.  of  Canada. 

The  gentlemen  to  whom  the  success  of  the 
dinner  is  largely  due  was  the  following  Din- 
ner Committee  :  Lieut.-Col.   Fred.    Massey, 


chairman  ;  W.  P.  Beauchamp,  Fred.  Birks 
Geo.  Cains,  W.  H.  Callahan,  J.  H.  Clerk,  J 
T.  Dwyer,  F.  X  de  Grandpre,  Wm.  Gal 
braith,  Chas.  Gurd,  Fred.  Hughes,  Major  J 
T.  McBride,  J.  H.  Morin,  Max  Murdock 
Major  John  Rogers,  John  Taylor,  David 
Watson,  L.  A.  Wilson,  W.  C.  Wonham,  H. 
W.  Wadsworth,  secretary. 

The  officers  of  the  associa'ion  for  1895 
are  :  Lieut.-Col.  Massey,  president  ;  Alfred 
Elliott,  vice-president  ;  Fred.  Birks,  treas- 
urer. Directors,  one  year,  T.  L.  Paton, 
John  Hughes,  E.  D.  Marceau,  C.  H.  Bishop, 
J.  L.  Gardner  ;  two  years,  Jas.  Armstrong, 
C.  A.  Prevost,  W.  D.  McLaren,  Jr.,  S. 
Tucker,  J.  T.  McBride.  H.  W.  Wadsworth, 
secretary. 


A  QUESTION  RE  TARIFF. 

ANEW  YORK  firm,  signing  itself  "  A. 
D.  &  Co.,"  writes  as  follows  to  The 
Journal  of  Commerce  of  that  city  : 
"We  shipped  to  P.P.,  Canada,  in  bond, 
one  bale  corks,  value  $98,  and  paid  duty  20 
percent. — $1960  P.P.,  could  not  get  the 
bale  without  paying  an  additional  duty  on 
the  value  of  the  bale,  as  if  it  had  been  sold 
here  after  paying  American  duty.  With  this 
our  bale  shipped  in  bond  paid  in  Canada 
two  duties.  Thinking  it  was  wrong,  we 
wrote  first  to  the  collector  of  the  port,  and 
later  on  to  the  Commissioner  of  Customs, 
Ottawa,  Canada.  The  Commissioner  an- 
swered us  to-day  '  that  the  Collector  of  Cus- 
toms at  the  port  of  Canada  was  correct  in 
assessing  duty  upon  a  value  including  the 
amount  of  the  United  States  duty,  which 
ordinarily  would  have  been  paid  upon  the 
goods  if  they  had  been  sold  for  consumption 
in  the  United  States,  and  that  this  principle 
is  also  recognized  by  the  Government  of  the 
United  States  in  fixing  the  values  of  goods 
purchased  in  bond  in  any  foreign  countries 
where  duties  on  such  goods  are  imposed.' 
If  it  is  correct,  then  it  is  useless  for  us,  the 
importers,  to  ship  goods  in  bond,  and  we  can 
consider  the  Canadian  and  other  foreign 
markets  closed,  as  the  buyers  cannot  afford 
to  pay  two  duties  on  goods  and  the  same 
price  as  if  they  were  sold  in  New  York  after 
paying  American  duty." 

In  reply,  The  Journal  of  Commerce  says  : 
"  Some  time  ago  we  called  attention,  in  this 
column,  to  the  fact  that  goods  shipped  to 
Canada  from  a  bonded  warehouse  in  the 
United  States  were  now  required  to  pay 
duty  on  the  '  duty  paid  fair  market  value 
for  home  consumption  '  in  the  United  States, 
and  not  merely  on  value  in  bond,  as  former- 
ly. The  Canadian  Commissioner  of  Cus- 
toms is  correct  in  saying  that  our  Treasury 
Department  has  directed  that  duties  be  as- 
sessed upon  the  same  system  on  goods  im- 
ported into  the  United  States.  It  should  be 
noted,  however,  that  when  the  question  came 
before  the  Board  of  General  Appraisers  they 
decided  adversely  to  the  Treasury  Depart- 
ment. An  appeal  from  this  decision  was 
taken  by  the  collector,  and  the  question  is 
now  in  the  courts." 


HARDWARE 


TRADE  CHAT. 

LETTERS  patent  have  been  issued  in- 
corporating the  Tavistock  Milling  Com- 
pany, w  th  $20,000  capital,  the  mem- 
bers of  the  firm  being  John  Pfeffer  and  Louis 
Pfefifer,  of  Milverton  ;  Adam  Eidt  Ratz,  of 
Tavistock;  John  Eidt  Ratz,  of  Ellice  town- 
ship, and  George  Gordon  McPherson,  of 
Stratford. 

■   Dutton  citizens  want  the  town  lighted  by 
electricity. 

The  man  who  tries  to  breast  the  wave  of 
adversity  with  his  mouth  open  generally  gets 
swamped. 

The  Grand  Trunk  and  Canadian  Pacific 
both  report  a  heavy  passenger  traffic  for  the 
holidays. 

J.  Archibald,  of  Montreal,  has  entered  a 
$10,000  acti  .n  against  S.  Davis,  for  violation 
of  trade  mark. 

The  Franco-Canadian  trade  treaty  was 
adopted  by  the  French  Senate  on  Thurs- 
days 20th  inst. 

The  mills  of  Sutherland,  Innes  &  Co., 
at  Edyville  and  con  11,  Dawn,  have  been 
closed  down  for  the  winter;  also  Palmer's 
mill  at  the  jog.  This  throws  a  large  num- 
ber of  men  out  of  employment. 

A  by  law  will  be  submitted  to  the  electors 
on  January  7,  1895,  f°r  tne  purpose  of  em- 
powering the  town  of  Collingwood  to  borrow 
$10,000,  to  extend  its  electric  light  and  water 
systems,  $6,000  to  be  devoted  to  the  former 
and  $4  000  to  the  latter. 

A  despatch  from  Winnipeg  says  that  To- 
ronto shareholders  will  be  pleased  to  learn 
that  the  court  has  decided  not  to  press  the 
shareholders  of  the  defunct  Commercial 
Bank  of  Manitoba  for  the  double  liability, 
but  allow  them  to  pay  up  in  instalments. 

E.  B.  Braund,  of  0.1  Springs,  has  resumed 
business  in  his  old  stand.  Last  spring  he 
disposed  of  his  stock  to  C.  Humble,  and 
through  the  summer  months  the  business 
was  carried  on  by  him,  He  in  turn  has 
handed  it  back  to  Mr.  Braund,  and  in  future 
it  will  be  conducted  as  noted  above. 

The  St.  Anthony  Lumber  Company  has 
been  incorporated  under  the  laws  of  Ontario. 
The  followin,'  gentlemen  are  members  of  the 
company  :  Edwin  Fowler,  Chicago;  E.  C. 
Whitney,  Minneapolis  ;  A.  Hill,  Chicago; 
Ernest  Briggs,  Saginaw;  A.  H.  Fleming, 
Detroit;  J.  P.   Whitney,  Morrisburg. 

Mr.  Job  Abbott,  of  New  York  city,  con- 
sulting engineer  of  the  Bangor  and  Aroo- 
stook Railroad  Company,  has  been  in 
Washburn,  looking  over  the  site  for  a  pro- 
posed bridge  across  the  Aroostook  river.  A 
steel  bridge,  with  stone  foundations,  as  pro- 
posed, will  cost  about  $30,000. — St.  John 
Telegram. 

Fred.  Chilcott,  traveler  for  Thompson, 
Codville  &  Co.,  has  returned  from  a  business 
trip  in  the  west.  He  penetrated  into  the 
mining   districts  of    British    Columbia,   ex- 


tending the  trade  interests  of  his  firm  with 
gratifying  results.  He  went  into  the  Cariboo 
region,  carrying  his  samples  on  a  pack  mule, 
and  came  out  with  orders  that  had  it  not 
been  for  Winnipeg  enterprise,  would  have 
gone  to  San  Francisco  or  Victoria  — Free 
Press,  Winnipeg. 

A  writ  has  been  issued  by  E.  B.  Eddy 
against  Geo.  C.  Taylor,  who  formerly  traded 
under  the  style  of  Taylor,  Scott  &  Co. 
Taylor  failed  and  assigned.  Eddy  held 
claims  against  the  estate  for  over  $3,000. 
They  only  realized  about  $1,000,  and  now 
he  is  suing  for  the  balance — $2,153. 

E.  A.  Cole,  of  Carleton  Place,  has  sold 
his  hardware  business  to  Wm.  Muirhead, 
same  place,  the  transfer  to  take  place  1st  of 
January.  It  is  understood  Mr.  Cole  has  the 
offer  of  a  position  as  traveler  for  a  wholesale 
house.  Mr.  Muirhead  has  had  considerable 
experience  in  the  business,  is  well  and  favor- 
ably known,  and  will,  no  doubt,  make  a  suc- 
cess of  it. 

The  Grand  Trunk  Railwav  has  issued  new 
regulitions  to  all  the  conductors  on  their 
line,  and  the  little  white  pasteboard  ticket 
by  which  the  conductor  identifies  his  pass- 
engers will  be  no  longer  in  use.  Instead, 
printed  destination  tickets  will  be  used, 
which  will  be  punched  at  the  beginning  of 
the  journey  and  collected  before  the  destina- 
tion is  reached. 

The  insurance  on  the  building  and  stock 
of  Messrs.  Gagnon  &  Bros.1  foundry  and  ma- 
chine shop,  Quebec,  recently  destroyed  by 
fire,  amounted  to  $16,500,  distributed  as  fol- 
lows :— On  the  building,  Royal,  $3,000  ; 
Sun,  $1,500  ;  on  the  stock,  Royal,  $3,000; 
Scottish  Union,  $3,000  ;  Hartford,  $2,000  ; 
Phoenix,  Hartford,  $2,000;  London,  $2000. 

"  See  my  thumb-nails !"  said  a  pretty  lady 
clerk  of  a  Lewiston,  Me.,  variety  store. 
"They  are  broken  off  by  opening  jack-knives 
for  men  who  want  to  buy  them.  We  have 
to  open  them  to  show  them,  and,  as  I  live, 
they  will  stand  by  and  see  us  break  our 
fingerand  thumb  nails,  trying  to  open  knives 
for  them  to  examine.  Not  very  many  men 
will  offer  to  open  them  for  us,  but  some  do." 

The  Bank  of  Montreal  is  expected  to 
supply  the  support  necessary  for  a  recon- 
struction of  the  Un  on  Bank,  St.  John's, 
Nfld.,  the  Commercial  Bank  be.ng  hope- 
lessly ruined.  The  People's  Bank  of  Hali- 
fax has  abandoned  all  attempts  to  begin 
business  there,  owing,  it  is  alleged,  to  the 
obstructions  thrown  in  its  way  by  a  combine 
of  merchants  who  are  interested  in  the  Union 
Bank,  and  who,  it  is  charged,  want  to  con- 
trol the  whole  commercial  situation  in  the 
future. 

The  McClary  Manufacturing  Co ,  M. 
Masuret  &  Co.,  and  several  other  promi- 
nent business  men  of  London,  sent  W.  M. 
Gartshore  to  Toronto  to  attend  the  sale  of 
the  steamer  Persia.  It  was  the  intention  of 
the  London  syndicate  to  buy  the  vessel,  to 
be  used  as  a  freighter  between  Port  Stanley 


and  Montreal.  Nine  thousand  dollars  was 
offered  by  Mr.  Gartshore,  beyond  which  the 
London  people  declined  to  go,  the  boat  sell- 
ing for  $9,700. 

The  report  of  the  Department  of  Customs 
at  Washington,  for  the  quarter  ending  Sept. 
30th,  1894,  shows  exports  from  Collingwood, 
Ont.,  to  exceed  $850,000,  a  larger  amount 
than  is  shown  from  any  other  town  in  Can- 
ada, Montreal  not  excepted,  as  that  city  only 
shows  an  export  to  the  United  States  for 
the  same  time  of  $550,000  in  round  figures. 
These  figures  are  taken  from  advance 
sheets  issued  officially  by  the  department  in 
Washington. 

The  London  correspondent  of  The  Edin- 
burg  Scotsman  says  :  "  From  time  to  time 
rumors  have  been  current  that,  in  conse- 
quence of  its  greatly  reduced  net  earnings, 
the  Grand  Trunk  Railway  Co.  of  Canada 
would  be  unable  to  meet  the  interest  on  its 
debentures.  I  am,  however,  in  a  position  to 
state  that,  notwithstanding  that  the  net 
earnings  to  date  are  about  ,£100,000  short 
of  the  interest,  funds  have  been  provided 
to  make  up  the  deficiency,  and  that  the  di- 
rectors will,  in  the  course  of  the  next  few 
days  announce  the  payment  on  the  due 
date." 


TAX  ON  COMMERCIAL  TRAVELERS. 

THE  commercial  travelers  in  the  Lower 
Provinces  are  up  in  arms.  The  City 
Council  of  Halifax  adopted  a  new  as- 
sessment scheme  the  other  day,  and  that 
scheme  included  the  item,  "$25  on  com- 
mercial travelers.''  Protests  are  being  sent 
in  from  all  quarters,  and  correspondents  are 
writing  to  the  papers  to  show  that  the  city 
has  not  the  power  to  enact  such  a  law.  But 
the  item  is  not  to  remain  in  the  scheme.  It 
was  never  intended  to  remain  there.  The 
framers  of  the  scheme  say  they  put  that  item 
and  several  others  in  the  scheme  which  they 
did  not  intend  to  vote  for  themselves.  By  a 
ruling  of  the  Chair  the  scheme  could  not  be 
discussed  clause  by  clause,  and  had  to  be 
adopted  as  a  whole.  In  order  to  weed  out 
the  objectionable  parts,  the  promoters  car- 
ried a  resolution  relegating  the  scheme  to  a 
select  committee,  who  are  to  prepare  an  Act 
in  accordance  therewith  for  submission  to 
the  Legislature.  The  tax  on  commercial 
travelers  will  not  appear  therein. 

Works:  St.  Helens,  England 
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HARDWARE 


HAMILTON  SMELTING  WORKS. 

REGARDING  the  conveyance  of  the 
smelting  works  site  to  the  Hamilton 
Iron  and  Steel  Company,  and  the  ex- 
tension of  the  time  within  which  it  may  earn 
the  bonus,  it  is  proposed  now  by  several  of 
the  aldermen  to  defer  action,  pending  an  in- 
vestigation of  the  company's  claim  that  it 
has  paid  out  $79,071  in  connection  with  the 
undertaking.  The  suggestion  is  made  that 
Engineer  Barrow  should  be  instructed  to 
visit  the  site  and  take  measurements,  in  com- 
pany with  an  architect  or  some  one  compe- 
tent to  value  such  work  as  has  been  done. 

J.  J.  Morehouse  talked  very  frankly  on  the 
situation  recently.  He  said  that  if  it  had 
been  supposed  any  doubt  would  be  cast  on 
the  affidavits  put  in  by  Victor  0.  Strobel  and 
himself,  he  could  have  had  Engineer  Strobel 
remain  here  to  supply  more  detailed  figures, 
and  he  could  have  kept  the  company's  bo  ks 
and  vouchers  for  the  money  expended. 
These  were  here  for  the  annual  meeting  on 
Wednesday,  but  were  returned  to  New 
York,  where  they  are  kept. 

As  to  the  conveyance  of  the  property,  Mr. 
Morehouse  says  there  need  be  no  trouble 
about  that.  The  company  is  content  to  go 
on  as  it  has  been  doing,  and  wait  for  that 
conveyance  until  it  has  above  ground  $50,- 
000  worth  of  construction,  or  $60,000  worth, 
or  any  larger  sum  the  Council  may  desire. 
He  sees  no  reason  for  the  city  deferring  pay- 
ment to  the  former  owners  of  the  land,  how- 
ever, but  the  matter  of  conveyance  to  the 
company  need  cause  no  friction  whatever. 

As  to  the  alleged  over-va'u  tion  of  the 
carloads  of  machinery  that  have  been  re- 
ceived, Mr.  Morehouse  males  this  explana- 
tion: This  machinery  is  all  part  of  a  furnace 
plant,  manufactured  under  a  large  number 
of  patents  acquired  and  owned  by  the  Phila- 
delphia Engineering  Company.  It  is  quite 
true  that,  valued  merely  as  so  much  struc- 
tural steel,  it  is  not  worth  anything  like  what 
it  is  valued  at  or  what  is  paid  for  it — prob- 
ably worth  no  more  than  half  that  figure. 
But  what  has  been  received  is  valued  pro 
rata  as  part  of  the  complete  plant,  the  cost 
of  which  includes  the  value  created  by  the 
patents  referred  to.  Thus,  what  to  a  man 
who  is  not  posted  on  all  the  facts  may  ap- 
pear to  be  worth  only  $20,000  is  in  reality 
good  value  for  $40,000,  and  Mr.  Morehouse 
and  his  company  must  pay  that  for  it. 

In  reference  to  the  suggestion  that,  I  efore 
any  extension  of  time  is  granted,  the  com- 
pany should  be  asked  to  bind  itself  to  oper- 
ate the  works  a  certain  number  of  days  or 
months  each  year,  Mr.  Morehouse  says  such 
a  stipulation  would  be  clearly  unfair  to  the 
company,  and  he  could  not  consent  to  it. 
Suppose  a  condition  of  things  such  as  exist- 
ed in  1873,  when  there  was  no  sale  for  the 
product  of  smelting  works,  even  at  a  loss,  it 
would  be  impossible  for  the  company  to  con- 
tinue.    He  had   no  thought   of  combining 


with  any  other  similar  concerns  in  Canada, 
but  he  was  willing  to  agree,  in  any  such  con- 
tingency, and  in  the  event  of  a  decision  to 
limit  production,  that  the  works  in  Hamilton 
should  not  be  closed  down  while  the  others 
were  kept  running.  That  would  be  what 
would  happen  in  any  event,  for,  owing  to 
the  modern  character  of  the  plant  being  put 
in,  it  will  be  possible  to  operate  the  works 
here  at  a  profit,  when  all  the  other  concerns 
in  Canada  may  be  running  at  a  loss  or  bare- 
ly holding  their  own. — Herald,  Hamilton. 


SITUATION  IN  MANITOBA. 

ALTHOUGH  there  has  been  a  good 
deal  of  agitation  this  season  directed 
against  the  grain  trade,  it  seems 
probable  to  The  Commercial  that  the  Mani- 
toba wheat  crop  has  been  handled  on  a 
smaller  margin  than  ever  before.  With 
prices  so  low  as  they  have  been,  it  is  but 
natural  to  expect  considerab'e  grumbling  on 
the  part  of  farmers,  and  also  from  those  who 
look  upon  the  farmers  as  their  customers 
and  patrons.  Many  persons  do  not  look 
beyond  the  local  grain  buyers  to  find  the 
cause  of  low  prices.  When  prices  are  low 
they  conclude  at  once  that  there  is  an 
agreement  among  the  local  buyers  to  keep 
down  prices.  This  no  doubt  accounts  for 
so  much  talk  this  season  about  the  "  grain 
combine."  But,  combine  or  no  combine, 
the  grain  has  been  handled  this  season  on 
a  closer  margin  than  ever  before,  and  it  has 
been  handled,  so  to  speak,  with  ''neatness 
and  despatch."  First  of  all,  the  railways 
have  done  exceptionally  well  in  moving  the 
crop  without  entailing  any  serious  delays  at 
any  time  during  the  rush  of  wheat  for  ex- 
port. The  Manitoba  grain  trade  has  also 
proved  itself  fully  equal  to  the  occasion,  and 
in  the  short  season  between  the  conclusion 
of  harvest  and  the  close  of  navigation,  over 
12,000,000  bushels  of  wheat  (flour  inc'uded 
as  wheat)  have  been  successfully  handled 
and  shipped  out.  While  grain  men  have 
worked  on  a  small  margin,  they  have  done 


a  vast  business.  They  have  bought  and 
sold  promptly  and  shipped  the  stuff  out  at 
once,  not  holding  with  the  expectation  of 
enlarged  profits.  The  business  has  been 
strictly  legitimate  and  unattended  with 
speculative  features.  The  margin  of  profit 
has,  we  believe,  been  about  2.%  per  cent,  on 
the  prices  paid  to  farmers,  which  is  certainly 
small  enough  to  leave  no  ground  for  com- 
plaint. If  the  farmers  were  heir  own  ship- 
pers, they  would  not  be  able  to  handle  the 
business  individually  on  this  margin. 

There  is  sufficient  wheat  left  to  speculate 
upon  in  carrying  over  until  next  summer. 
Possibly  this  may  prove  one  of  the  years  in 
which  there  will  be  good  money  in  carrying 
wheat.  We  hope  it  will  turn  out  this  way. 
The  great  bulk  of  the  crop  has  already  gone 
out,  but  there  is  enough  left  to  give  holders 
a  good  sum  should  prices  advance  sharply. 
Manitoba  grain  shippers  and  millers  have 
not  had  a  very  comforting  experience  during 
recent  years.  The  general  course  of  the  mar- 
kets has  been  against  them,  and  many  of 
them  have  dropped  a  good  deal  more  money 
than  they  have  made  in  the  trade.  There 
will,  therefore,  be  no  reason  for  jealousy  if 
they  come  out  well  next  spring.  Prices  in 
Manitoba,  however,  have  shown  a  tendency 
to  advance,  rather  than  decline,  since  the 
close  of  navigation,  and  with  the  higher 
prices  now  being  paid  to  farmers  here,  and 
the  cost  of  carrying  wheat  over  winter,  we 
will  require  to  have  a  considerable  advance 
in  foreign  markets  to  enable  local  dealers  to 
come  out  with  a  profit  on  their  holdings 
next  spring. — -Commercial,   Winnipeg. 


A  FAMOUS  COPPER  MINE. 

The  Dolcoath  Mine,  one  of  the  most 
famous  copper  and  tin  mines  in  Cornwall, 
England,  is  also  one  of  the  oldest,  the  date 
of  its  opening  being  so  far  back  in  the  dim 
past  as  to  be  entirely  unknown.  Prior  to 
1788  the  value  of  metal  extracted  from  it  is 
said  to  have  been  over  10,000  000.  Since 
the  present  company  have  worked  the  mine, 
the  dividens  amounted  to  over  $5,000,000. 
It  gives  employment  to  1300  men. 
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ALTHOUGH  WITH   EVERY  PAIR  OF 

"Claim"  Scissors 

We  give  an  unlimited  guarantee  against  flaws, 
breakage  or  general  dissatisfaction,  only  four 
pairs  were  returned  to  us  during  the  past  12 
months. 

CLAUSS  SHEAR  CO.    e7  Adelaide  East  Toronto. 
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HARDWARE. 


SKATES  c 


ENUINE 
ACME 


Hcei  Bulioru 


Skate    \%tl 
Straps  | 

H 


20  in. 

36  in. 
Y%  in.  x  20  in. 
Y&  in.  x  36  in. 


Grained  Leather 


also 


Best  Leather 


No.  0  Plain. 

No.  0  Plated. 

No.  7  Plain. 

No.  7  Plated. 

No.  7  Silver  Plated. 

No.  7  Gold  Plated. 

Also  all  extra  parts  for  above. 

Star  Skates 


S.   HOWLAND,   SONS    &    CO 

WHOLESALE    HARDWARE 
37    FRONT  STREET  WEST. 


TORONTO 


TESTING  MOISTURE  IN  STEAM. 

A  method  of  testing  the  amount  of  moist- 
ure in  steam  has  been  discussed  by  the  In- 
stitution of  Engineers  and  Shipbuilders, 
Scotland.  The  principle  in  this  case,  more 
particularly  applicable  to  marine  engines, 
consists  in  comparing  the  saltness  of  the 
steam  with  that  of  the  water  in  the  boiler. 
The  test,  as  explained,  is  carried  out  by 
means  of  nitrate  of  silver,  and  the  reaction 
is  so  delicate  that  with  only  one  per  cent,  of 
salt  in  the  boiler  one  per  cent,  of  priming 
water  can  be  accurately  determined  to  the 
second  decimal.  To  one  part  of  salt  boiler 
water  there  is  added  100  parts  of  pure  con- 
densed water,  and  into  this  is  poured  a 
small  quantity  of  concentrated  solution  of 
yellow  chromate  of  potash  ;  then  a  nitrate 
of  silver  solution  containing  about  one- 
tenth  per  cent,  of  this  salt  is  slowly  added. 
With  each  drop  the  salt  water  turns  locally 
orange  red,  but  this  color  disappears  at 
first.  Later  on,  when  all  the  salt  has  been 
acted  on,  the  whole  fluid  changes  color 
from  pale  yellow  to  orange.  The  quantity 
of  nitrate  solution   is  noted,  and   then  the 


experiment  is  repeated  on  the  condensed 
steam  from  the  engine,  undiluted  with  dis- 
tilled water.  The  ratio  of  the  quantities 
of  nitrate  of  silver  solution  used  in  the  two 
tests  expresses  the  amount  of  priming  in 
per  cent. 

EUROPE'S  PIG  IRON  PRODUCTION. 

UNITED  States  Consul  Stephen  at 
Annaberg,  Germany,  has  sent  to  the 
Department  of  State  at  Washington 
an  interesting  report  on  Europe's  pig  iron 
production. 

The  production  of  pig  iron,  he  says,  is  the 
basis  of  all  modern  industries,  the  barome- 
ter of  industrial  life.  If  the  production  is 
decreasing  there  is  industrial  retrogression, 
he  says,  and  increased  production  is  a  sign 
of  general  growing  activity.  Compared 
with  the  other  European  iron-producing 
countries,  according  to  the  latest  official 
statistics,  Germany  alone  presents  a  steady 
increase,  amounting  to  over  a  million  and  a 
half  tons  in  the  last  ten  years.  Though  Eng- 
land is  as  yet  producing  as  much  pig  iron 
as  France  and  Germany  together,  her  out- 
put   has   neverthe'ess    taken   a   downward 


course.  Assuming  that  England's  annual 
decrease  and  Germany's  increase  will  con- 
tinue at  the  same  rate,  the  two  countries 
will  meet  on  the  same  level  in  a  very  few 
years,  and  a  few  years  added  will  put  Ger- 
many second  only  to  the  United  States  in 
pig-iron  production.  The  consul  attributes 
Germany's  increase  to  the  growing  demand 
for  the  use  of  pig  iron  in  the  manufacture  of 
machinery  and  tools,  of  railway,  ship  and 
bridge  building,  and  all  the  other  branches 
of  industry  where  iron  is  the  material  factor. 
Consul  Stephen  says:  "The  growing  de- 
mand for  the  raw  material  is  due  to  a  grow- 
ing call  for  the  manufactured  article,  which 
again  means  an  extension  of  the  market  for 
these  goods.  Germany  is  untiring  in  her 
search  after  new  markets.  The  good  organi- 
zition  of  export  associations,  the  Govern- 
ment aid  through  its  departments  of  com- 
merce, and  above  all  the  intelligence  of  the 
mercantile  classes,  make  it  possible  that  the 
increasing  efforts  are  crowned  with  success. 
The  slow,  impractical,  theoretical  business 
man  is  after  all  a  keen,  practical,  experi- 
enced, intelligent  sort  of  a  fellow,  and  his 
methods  would  be  worthy  of  study  and  par- 
tial imitation." 

The  report  states  that  the  German  pro- 
duction for  1893  was  4,953,148  tons,  against 
6,829,341  for  Great  Britain  and  2,032,567  for 
France. 


EXCELSIOR 


POTATO  BUG 


"KIMlEH" 


Finest  quality  in  the  market.    Book  orders  early. 


Sanderson  Pearcy  &  Co. 


61,  63  and  65 
Adelaide  Street  West 


Toronto 


HARDWARE 


BOXING  AND  CARTAGE. 

THE  following  article  was  contributed 
to  Age  of  Steel,  and  while  primarily 
intended  for  readers  in  the  United 
States,  Canadians  may  draw  some  inspira- 
tion from  it  as  well  : 

In  this  paper  it  will  be  our  object  to  con- 
sider boxing  and  cartage,  only  from  the 
standpoint  of  what  methods  can  best  be  em- 
ployed to  collect  or  recoup  the  outlay  thus 
incurred. 

With  the  enormous  advance  in  manufac- 
turing and  commercial  life  in  the  past  few 
decades,  and  the  constant  improvement  and 
elaboration  of  design  and  finish,  as  also  the 
increasing  employment  of  expensive  and 
delicate  materials  in  almost  the  entire  line 
of  modern  productions  ;  there  has  been  a 
constantly  increasing  necessity  for  greater 
skill  and  greater  care  in  the  cases  and  pack- 
ing used  to  prepare  such  goods  for  transpor- 
tation. So  also  the  safer  conditions  of  com- 
merce permitting  goods  to  be  carried  thous- 
ands of  miles  or  even  round  the  globe,  has 
caused  a  development  of  "  boxing,"  until 
the  packing  of  many  goods  has  reached 
quite  a  fine  art,  and  the  "packer"  in  many 
large  institutions  is  a  personage  not  to  be 
despised.  All  this  has  added  seriously  to 
the  cost,  until  the  item  of  boxing  has  be- 
come a  serious  one  in  the  distribution  of 
goods. 

It  Is  a  necessary  one  however,  as  goods 
must  be  put  in  proper  and  safe  shape  for  de- 
livery to  the  transportation  company,  and 
here  a  certain  charge  or  cost  is  incurred. 
There  is  another  charge  that  must  be  in- 
curred in  all  cases  where  the  manufacturer 
or  dealer  is  not  directly  adjacent  to  the  lines 
of  the  transportation  company,  and  that  is 
the  item  of  cartage  ,  the  goods  must  be  so 
moved  and  cost  of  so  doing  must  be  met  by 
some  one. 

These  changes  thus  being  unavoidable, 
what  is  the  best  means  to  recover  them.  It 
is  a  common  thing  to  hear  some  one  say  : 
"  We  don't  pay  boxing  and  cartage,"  per- 
haps not,  but  let  us  see. 

A  careful  investigation  of  the  subject  will 
snow  that  we  must  divide  its  consideration 
into  two  classes — its  bearing  on  the  manu- 
facturer, and  on  the  wholesaler  where  they 
are  separate  persons. 

The  cost  of  an  article  to  the  manufacturer 
is — first  the  cost  of  the  raw  material,  plus  the 
cost  of  productive  labor,  plus  non-productive 
labor  and  expense  ;  as  salesmen  office  help, 
etc.,  and  the  cost  of  distribution,  viz.:  Box- 
ing, cartage  and  freight,  if  he  delivers.  It 
follows  then  that  any  successful  manufac- 
turer must  in  some  manner  get  back  all  of 
these  costs  plus  a  profit.  If  he  fails  to  get 
some  of  them  back,  he  invades  his  profit  to 
that  extent,  and  if  he  does  not  exercise  great 
care  to  cover  them  all,  he  will  soon  find  in 
this  age  of  close  competition  that  his  profit 
has  disappeared,  and  possibly  a  portion  of 


his  capital,  and  that  he  is  in  danger  of  mak- 
ing an  intimate  acquaintance  with  the 
sheriff. 

There  are  two  ways  for  the  manufacturer 
to  recover  this  charge.  First,  to  charge  the 
cost  of  package  and  cartage  directly  on  the 
bill;  this  does  not  appear  to  be  either  a 
growing  or  popular  method.  Some  few  will 
pay,  some  refuse  and  get  cranky,  others  will 
pay  the  invoice  and  simply  ignore  the  box- 
ing and  cartage  charge  ;  for  these  and  com- 
petitive reasons  the  tendency  of  manufactur- 
ers has  not  been  to  make  a  direct  charge. 

The  manufacturer  has,  however,  still  an- 
other avenue  of  collection.  He  is  always 
able  to  tell  exactly  what  the  charge  of  boxing 
and  cartage  on  an  original  package  will  be, 
as  he  knows,  for  instance,  the  exact  cost  of 
the  crating  of  a  tub,  or  the  boxing  of  12  slabs 
of  marble  ;  he  can  tell  how  many  pieces  of 
fittings  a  barrel  will  hold,  or  how  many  doz- 
en brass  goods  he  can  get  in  a  case.  He  is 
thus  able  to  figuie  what  percentage  of  the 
cost  the  item  of  boxing  and  cartage  is,  and 
thus  known  it  becomes  a  part  of  the  price 
of  the  goods  in  question.  The  manufacturer 
making  and  handling  a  regular  and  constant 
line,  can  and  does  thus  collect  the  cost  of 
these  items.  With  the  jobber  or  wholesaler 
the  case  is  somewhat  different.  His  cost  is 
— the  purchase  price  he  pays  to  start,  plus  a 
boxing  and  cartage  charge,  a  freight  charge, 
unless  the  manufacturer  delivers,  in  which 
case  they  still  appear  in  the  item  of  first  cost 
— then  a  cartage  charge  from  the  station  in 
his  own  town  ;  to  all  this  must  be  added  his 
dead  costs  of  doing  business,  commonly 
called  expense,  and  finally  a  boxing  and 
and  cartage  out,  unless  he  can,  recover  it  ; 
his  profit,  if  any,  must  in  some  way  come 
after  all  these.  It  might  be  urged  that,  as 
on  many  purchases  from  the  manufacturer 
he  did  not  pay  specifically  for  the  boxing  and 
cartage,  that  therefore  he  should  be  willing 
to  send  them  out  without  expecting  to  make 
any  charge  for  same  ;  granted,  perhaps,  in 
the  case  of  goods  sold  in  the  original  pack- 
age, but  such  sales  constitute  a  very  small 
percentage  of  a  jobber's  business.  By  far 
the  larger  amount  of  the  goods  received  by 
him  are  unpacked  and  placed  on  the  shelves. 
The  average  order  received  for  shipment 
calls  for  a  variety  of  goods  of  different  sizes, 
varieties,  and  in  many  cases  of  materials 
that  cannot  by  any  possibility  be  packed  to- 
gether. Many  goods  need  no  packing,  as 
iron  pipe,  soil  pipe,  large  fittings,  iron  body 
work,  etc.;  an  order  of  this  kind  ma.y  amount 
to  considerable  in  value,  and  yet  there  be 
little  or  no  boxing  in  it.  On  the  other  hand, 
an  order  calling  for  a  few  pieces  of  iron  fit- 
tings, an  earthen  closet,  and  a  marble  slab, 
will  require  three  cases,  costing  perhaps  $1, 
and  being  quite  an  item  on  the  net  value  of 
the  invoice.  In  practically  all  cases  the  or- 
ders, either  large  or  small,  must  be  carted. 
Jobbers  are  rarely  situated  so  they  can 
receive  and  ship  by  rail,  and  if  they  were, 


our  customers  have  not  yet  got  in  the  way  of 
ordering  goods  in  carloads  to  any  great  ex- 
tent. 

In  this  connection  I  desire  to  mention 
some  of  the  gross  abuses  of  free  cartage. 
In  my  city  we  have  enjoyed  severall  spells 
of  free  local  cartage — we  are  enjoying  one 
now.  We  find  ourselves  running  our  trucks 
as  local  express  wagons — we  have  no  end  of 
demands  to  have  trifling  purchases  sent  out 
two  or  three  miles.  We  have  had  people 
go  to  the  telephone,  and  call  us  up  and  de- 
mand that  we  send  out  some  one  or  two 
articles  which  were  wanted  "at  once"  on 
some  job — "quick,  the  men  were  waiting," 
etc.,  and  actually  found  when  we  got  there 
the  plumber's  wagon  standing  at  the  job. 
When  asked  why  they  did  not  drive  down 
for  the  goods,  they  said,  with  a  smile,  "  they 
were  too  busy" — worse  than  that  when  our 
truck  was  not  around — and  they  asserted 
they  must  have  the  goods  at  once,  we  have 
had  them  to  tell  us  to  "go  out  and  hire  a 
truck" — and  we  have  done  it,  too — influ- 
enced by  the  same  old  bugaboo — then  some 
one  else  would  get  the  order.  On  the  other 
hand,  we  have  had  spells  of  charging  for 
local  cartage,  and  we  find  that  not  only  were 
many  of  the  preceding  ills  done  away  with, 
but  that  we  were  not  asked  to  do  one-quar- 
ter of  the  petty  deliveries,  and  when  we  did 
we  were  paid  for  it. 

We  found  further  that  the  customers 
would  come  once  or,  twice  a  day  and  call 
all  they  could  think  they  needed,  that  our 
sales  to  them  were  actually  larger,  and  that 
finally  it  put  a  good  many  hundred  dollars 
in  the  pockets  of  us  all.  I  have  no  doubt 
the  experience  of  other  cities  is  similar. 
Perhaps  in  the  "  good  times  "  to  come,  we 
may  all  of  us  be  wiser,  and  get  to  doing 
business  on  a  base  of  sense. 

Finally,  the  necessity  for  boxing  and  cart- 
age being  admitted,  is  there  any  way  in 
which  the  cost  may  be  recovered  that  will 
be  equitable  to  all  and  impose  hardship  on 
none  ?  I  question  whether  any  rules  can  be 
laid  down  that  will  govern  all  cases  or  all 
localities.  But  in  a  general  way,  it  may  be 
said  manufacturers  may  waive  the  charge,  if 
need  be,  to  large  trade,  purchasing  in  origi- 
nal packages,  as  they  can  recover  it  in  the 
estimate  of  cost  of  goods  on  a  regular  and 
constant  line.  Manufacturers  handling  goods 
not  their  own  would  come  under  the  same 
category  as  jobbers. 

Jobbers  being  unable  to  determine  in  ad- 
vance the  proportionate  cost  of  the  charge 
should,  in  justice  to  themselves  and  custom- 
ers, charge  boxing  and  oartage  at  cost  ;  it 
may  be,  on  an  order  of  $500,  be  25  cents  for 
boxing  ;  on  an  order  for  $25  be  $1. 

Cartage  is  an  item  that  varies  greatly  in 
cost — running  in  various  cities  from.iJS 
cents  to  .04  cents  per  cwt.  — yet  in  a  general 
way  in  our  western  cities  cartage  might 
be  done  at  .02  cents  to  .z%  cents  per 
cwt.  —  the  same  rate  on  local  cartage  or 
deliveries,  but  no  charge  to  be  less  than  .25 
cents.  This  would  not  in  many  cases  cover 
the  cost,  but  it  would  go  far  in  the  course  of 
a  year  towards  covering  what  is  quite  a 
loss. 


HARDWARE 


Cheese  Factory  Milk  Can  Trimmings 


Our  experience  in  the  manufacture  of  these 
goods  gives  us  the  advantage  of  knowing 
just  what  the  makers  of  the  cans  want. 

SEE    OUR    NEW    SAMPLES    BEFORE    BUYING 


BROAD  HOOP 


THOS.  DAVIDSON  &  CO. 


IRON   CLAD 


Montreal 


CONCERNING  THE  TRADE. 

ANOTHER  splendid  diamond,  weigh- 
ing 230  carats,  has  been  unearthed 
at    the    Jagerofontein    mine,    South 
Africa. 

The  Gould  Coupler  Co.,  of  Depew,  N.Y., 
are  looking  for  a  suitable  location  in  On- 
tario. 

The  iron  and  steel  workers  in  Homestead 
have  decided  to  accept  a  substantial  reduc- 
tion in  wages  without  protest. 

Some  conscience-stticken  smuggler  has 
sent  to  the  Controller  of  Customs  an  un- 
signed letter,  enclosing  $20  for  "  unpaid 
Customs  duties." 

R.  S.  Munn,  who  died  at  Harbor  Grace, 
Nfld.,  on  Monday  morning,  had  his  life  in- 
sured for  $100,000,  $80,000  of  which  was  for 
the  benefit  of  the  estate. 

G.  A.  Richardson,  hardware  merchant,  of 
Guelph,  who  removed  to  new  and  larger 
premises  on  Upper  Wyndham  street  recent- 
ly, has  got  his  stock  in  shape. 

Five  carloads  of  machinery  have  arrived 
in  Berlin  from  theWindsor  Brushand  Broom 
Factory.  The  business  will  be  carried  on  in 
Berlin  by  Bingeman  &  Co.,  under  the  name 
of  the  Berlin  Brush  Co. 

City  Engineer  Keating,  of  Toronto,  in  his 
report  to  the  Works  Committee,  says  that 
after  a  test  he  finds  Oakley's  electrical 
water-finder — a  kind  of  "divining  rod" — 
thoroughly  unreliable 

Mr.  Edward  Gurney,  of  Toronto,  and 
Mrs.  M.  F.  Hunt,  of  Hamilton,  the  next  of 
kin,  are  applying  for  the  administration  of 
the  estate  of  the  late  Mrs.  Edward  Gurney, 
of  Hamilton,  who  died  intestate,  leaving 
$55,000. 

A  largely  attended  meeting  of  the  creditors 
of  Mr.  William  Yates,  of  the  machine  tool 
works,  London,  was  held  in  the  office  of 
Crown  Attorney  M^gee  on  Saturday.  It 
was  decided  to  give  Mr.  Yates  an  extension 
of  time  for  three  months. 

It  is  reported  at  Halifax,  and  generally 
credited,  that  Mr.  Dickey,  of  Cumberland, 
before  accepting  the  portfolio  of  Secretary 
of  State,   exacted  a   promise  from    Premier 


Boivell  that  the  time  for  the  completion  of 
the  Chignecto  Ship  Railway,  as  demanded 
by  the  company,  would  be  extended  to 
enable  them  to  complete  the  work. 

Permission  has  been  granted  by  the  De- 
partment of  Customs  for  the  establishment 
of  a  general  bonded  warehouse  in  Winnipeg. 
This  will  supply  a  long  felt  want,  and  pro- 
vides for  the  general  importing  public  the 
bonded  facilities  which  the  owners  of  pri- 
vate warehouses  have.  John  D.  Clarke  has 
control  of  the  enterprise. 

Among  the  prisoners  who  spent  their 
Christmas  Day  in  the  cells  of  Parkdale  police 
station  was  William  Dean,  a  traveling  agent 
for  F.  V.  Tobias,  manufacturers'  agent,  67 
Adelaide  street  east.  He  was  arrested  at 
his  home  early  in  the  morning,  upon  a  war- 
rant charging  him  with  defrauding  his  em- 
ployer out  of  moneys  and  goods  to  the 
amount  of  several  hundred  dollars.  The  al- 
leged defalcations  have,  it  is  claimed,  ex- 
tended over  a  considerable  period. 


U.S.  TIN  PLATE  IMPORTS. 

A  message  to  The  American  Manufac- 
turer gives  statistics  relative  to  late  tin  plate 
exports  from  Great  Britain  to  the  United 
States.  During  the  month  of  November 
the  amount  of  tin  plate  exported  from  Great 
Britain  to  the  United  States  was  22,382  tons. 
This  is  a  decrease  of  more  than  9  per  cent, 
compared  with  the  exports  for  the  month 
preceding,  but  compared  with  the  record  of 
the  corresponding  month  in  1893  an  increase 
of  more  than  44  per  cent,  is  shown.  In  fact, 
the  exports  during  November  this  year  were 
larger  than  for  any  corresponding  month 
since  1890.  Compared  with  those  of  No- 
vember, 1892,  they  show  an  increase  of  8 
per  cent.,  and  with  1891  an  increase  of  50 
per  cent.  The  amount  of  tin  plate  sent  by 
Great  Britain  to  the  United  States  during 
last  month  was  the  largest  of  any  month  in 
the  present  year,  with  the  exception  of  Octo- 
ber. At  that  time  the  tin  plate  exports  in- 
creased 40  per  cent,  compared  with  those  of 
the  month  previous.  The  record  for  No- 
vember is  a  drop  from  that  of  October,  but 
it  is  much  ahead  the  rest  of  the  year. 


A  PAYING   GOLD   MINE. 

The  success  of  the  Golden  Lode  Mining 
Company,  at  South  Uniacke,  shows  what 
practical  gold  mining  can  do.  There  are 
very  few  of  our  mines,  if  properly  worked, 
that  would  not  pay.  The  trouble  has  been 
that  our  mines  have  been  worked  in  a  hap- 
hazard sort  of  way,  without  mvich  practical 
knowledge  of  the  business,  and  in  a  great 
many  cases  very  little  confidence  in  the 
mines  themselves.  While  the  gold  was 
easily  mined  the  work  was  done,  but  when 
a  little  difficulty  arose  about  getting  it  out, 
the  mine  was  generally  abandoned.  But  the 
Golden  Lode  people  took  the  other  way. 
They  had  faith  enough  in  the  business  to  go 
down  over  400  feet  in  search  of  the  precious 
metal,  and  they  risked  thousands  of  dollars 
in  doing  so.  But  they  went  about  it  in  a 
business-like  manner.  They  first  ascertained 
that  the  gold  was  there,  and  in  quantities  to 
pay  them  for  their  trouble.  In  many  cases 
in  the  past  shafts  have  been  opened  and 
expensive  machinery  erected  without  there 
being  more  than  a  faint  suspicion  of  gold  in 
the  locality.  If  the  industry  were  properly 
worked  it  would  prove  a  great  boon  to  Nova 
Scotia.  The  mines  at  South  Uniacke  are  a 
case  in  point.  Some  $600  a  month  is  being 
paid  out  in  wages.  And  for  what  ?  The 
creation  of  wealth.  Every  ounce  of  gold  ex- 
tracted means  that  much  more  added  to  the 
wealth  of  the  country. — Chronicle,  Halifax. 


YES,  WHY  DID  THEY? 

"  I  would  respectfully  ask  the  steel-rail 
manufacturers  of  Great  Britain  why  they 
have  allowed  an  order  for  4,300  tons  of  rails 
for  the  Government  of  Canada  to  go  to  the 
John  Cockerill  Company,  of  Seraing,  Bel- 
gium" writes  "Vulcan"  in  Ironmonger. 
"  The  price  is  said  to  be  about  £4  per  ton, 
with  deliveries  at  Halifax,  N.S.,  before  June, 
1895.  Are  our  mills  so  full  of  work  that 
they  could  not  take  this  order  ?  or  did  their 
owners  let  the  Belgians  secure  the  contract 
out  of  sheer  "  cussedness  "  ?  The  works 
price  cannot  be  much,  if  any,  above  £3.  10s. 
per  ton,  but  if  Cockerills  could  make  that 
price,  why  not  also  Cammels,  Barrow, 
Dowlais,  or  Bolckows  ?  I  '  pause  for  a 
reply.'" 
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ELECTRIC  LIGHTING  IN   LONDON. 

HAVING  regard  to  lighting  by  elec- 
tricity, the  preliminary  efforts  of  the 
city  authorities  of  London  culminated, 
in  1891,  in  the  formation  of  the  City  of  Lon- 
don Pioneer  Company,  the  necessity  for 
which  may  not  be  obvious  to  our  readers  at 
first  sight,  remarks  an  exchange.  Its  forma- 
tion was  due  to  the  fact  that  a  certain  date 
had  been  fixed  for  the  commencement  of  the 
works,  and  that  if  an  actual  commencement 
had  not  been  made  before  that  time  the  pow- 
ers would  have  lapsed,  involving  the  entire 
loss  of  the  money  that  had  been  spent  in 
obtaining  the  provisional  order  and  in  other 
ways.  This  company  were  afterward  ab- 
sorbed by  the  City  of  London  Electric 
Lighting  Company,  with  a  capital  of  $4,000,- 
000.  The  construction  companies  had 
to  open  and  place  the  cables  in  17  miles 
of  trench,  extending  through  53  streets,  be- 
tween August,  1891,  and  February,  1892. 
The  conduits  consisted  partly  of  the  Callen- 
der- Webber  bituminous  casing  and  partly  of 
iron  pipe  conduits.  These  latter  were  used 
for  the  high  tension  mains,  and  the  bitumin- 
ous conduits  for  the  low  tension  distributing 
system.  Each  separate  conduit  was  placed 
in  a  separate  way.  Great  pains  were  taken 
to  exclude  gas  from  the  street  boxes.  To 
this  end  the  boxes  were  constructed  of  glazed 
brick  laid  in  Portland  cement,  and  the  joints 
between  the  conduits  and  the  walls  of  the 
boxes  were  carefully  sealed  in.  All  idle  ways 
were  plugged,  and  no  drainage  of  the  box 
was  attempted,  save  in  cases  where  the  pipes 
laid  for  this  purpose  were  certain  not  to 
serve  as  ducts  for  gas. 

As  laid,  the  conduits  contained  room  for 
mains  capable  of  supplying  340,197  eight 
candle  power  lamps.  This  output  will,  of 
course,  not  be  reached  for  some  years,  but 
the  works  have  been  designed  so  as  to  per- 
mit of  this  load  being  dealt  with  without  in- 
volving any  change  in  the  system'of  distri- 
bution as  originally  designed.  Forty-four 
converting  points  were  selected,  each  of 
which  is  intended  to  serve  a  compact  dis- 
trict immediately  around  it.  Great  diffi- 
culty was  found  in  securing  sites  for  these, 
as  in  the  richer  parts  of  the  district,  such  as 
Lombard  street,  a  square  yard  of  ground 
space  is  valued  at  ^1,000,  and  in  many 
other  cases  exorbitant  rents  were  demanded 
for  way  leaves  to  give  access  to  the  con- 
verter houses,  which  it  was  intended  to 
place  underground.  In  two  instances  a  way 
leave  was  obtained  to  construct  an  entrance 
to  these  stations  through  old  graveyards, 
the  actual  substation  being  excavated  under 
the  adjoining  footpath  and  roadway,  and 
thus  a  fairly  satisfactory  site  was  secured. 
These  stations  were  designed  for  a  maxi- 
mum output  of  450  kilowatts  each,  and  cost, 
including  the  capital  value  of  the  rent,  about 
Z3,476. 

The  lamps  erected  in  the  city  are  big 
enough  for  a  man  to  get  inside.     To  give 


access  for  trimming  and  cleaning,  the  posts 
have  holes  alternately  on  either  side,  into 
which  the  trimmer  puts  eight  portable  steps 
of  light  steel,  by  means  of  which  he  mount;, 
and  which  he  removes  as  he  comes  down. 
As  the  result  of  some  experiments,  rippled 
glass  has  been  used  in  the  lamp  tops,  which, 
while  cheaper  than  the  ground  and  opal 
glass,  also  tested,  absorbs  less  light,  viz., 
21.73  per  cent.,  as  against  25.18  per  cent,  for 
the  opal,  and  46  24  per  cent,  for  the  ground 
glass.  The  glass  used  is  i-7th  inch  thick, 
and  is  thus  not  very  liable  to  accidental  in- 
jury. The  bases  of  the  posts  are  of  an  orna- 
mental character. 


;he  thoughtless,  but  perfectly  innocent, 
manufacturer,  who  did  not  think  what  dam- 
age to  his  interests  the  cheap-John  tactics  of 
the  advertising  agent  would  do.  The  moral 
of  this  article  is  well  exemplified  in  the  old 
adage,  "Shoemaker,  stick  to  your  last." 


SHOEMAKER,  STICK  TO  YOUR  LAST 

JACKS  of  all  trades  have  always  been  at 
a  discount,  but  sometimes  encroach- 
ments of  men  of  one  line  of  business 
upon  the  field  occupied  by  another  are  more 
mischievous  than  at  other  times,  remarks 
American  Artisan.  The  publication  of  a 
first-class  trade  paper  is  about  all  that  any 
man  can  undertake,  but  a  man  can  run  a 
second-rate  paper  and  dicker  in  other  lines, 
easily  enough,  to  the  general  disturbance  of 
trade  and  the  ultimate  detriment  of  his 
paper  and  the  latter's  patrons.  We  don't 
have  to  go  to  Kamschatka  for  an  illustra- 
tion of  the  evil  workings  of  this  deviation 
from  the  sound  laws  underlying  the  building- 
up  of  a  successful  business.  An  advertising 
agent  struck  the  maker  of  the  ABC  heater 
for  a  contract  recently.  This  gentleman  did 
notshowmarked  enthusiasm  when  thesubject 
was  broached  and  the  agent  didn't  get  any 
business.  He  tried  again.  No  luck.  Want- 
ing to  get  this  business,  the  advertising  agent 
offered  to  take  the  contract  out  in  trade. 
Manufacturer  thoughtlessly  consented.  The 
result  was,  of  course,  that  the  agent  had  a 
supply  of  furnaces  on  hand.  In  order  to 
dispose  of  them  in  competition  with  the 
regular  trade  he  cut  prices,  and  thus  dis- 
posed of  his  goods.  This  irregular  pro- 
ceeding worked  a  great  hardship  on  the 
dealer,  who  was  the  regular  ABC  heater 
representative  in  this  -advertising  agent's 
locality.  This  dealer  has  spent  time  and 
money  in  creating  a  demand  for  this  par- 
ticular make  of  furnace.  Its  merits  became 
quite  generally  recognized  in  his  locality, 
owing  to  his  personal  endeavors,  and  a 
local  architect  specifies  the  ABC  furnace 
for  a  new  building.  Mr.  Dealer  puts 
in  his  bid  and  finds  that  he  loses  the 
job  because  someone  else  bids  to  put  in 
this  furnace  at  prices  that  he,  the  regular 
agent  of  the  manufacturer,  can't  begin  to 
meet.  He  investigates  this  matter  and  finds 
that  this  advertising  agent  has  been  getting 
one  of  the  furnaces  he  took  in  trade  off  his 
hands  for  what  he  could  get  for  it.  This  was 
a  rank  injustice  to  the  dealer  in  question, 
and  must  react,  not  only  against  the  adver- 
tising agent,  whose  paper  thus  loses  friends 
among  the  dealers  of  his  locality,  but  against 


WELDING  THIN  STEEL  AND  IRON. 

The  perplexing  part  of  the  carriage  smith's 
labor  is  the  welding  of  thin  steel  and  thin 
iron,  says  The  Hub.  Notwithstanding  all 
the  trouble  the  smith  experiences  in  this 
matter,  but  few  try  to  ascertain  why  the  task 
is  so  severe  a  one. 

If  the  smith  will  proceed  properly,  the  thin 
metal  can  be  welded  as  readily  as  that  which 
is  much  heavier.  The  first  thing  to  look  at 
is  the  fire.  Have  nothing  but  coke  around 
the  fire  and  plenty  of  it.  Keep  the  green 
coal  in  the  coal  trough.  Next,  be  sure  that 
you  have  a  clean,  well- powdered  flux,  pow- 
dered borax,  or,  still  better,  cherry  heat 
welding  compound.  Then,  see  that  the 
face  of  the  anvil  is  warm,  say,  1400  Fahr.  If 
the  anvil  is  too  remote,  have  a  block  of  iron, 
well  warmed,  on  the  forge,  the  hammer  near, 
to  admit  of  quick  work.  It  will  be  an  im- 
provement, or  prove  advantageous,  to  rivet 
together,  at  point  to  be  welded,  the  two 
pieces.  When  the  point  of  fusion  is  reached, 
remove  from  the  fire  and  weld  on  the  block. 
No  blows  to  be  struck  on  the  edge.  After 
thoroughly  welding,  heat  again  sufficiently  to 
remove  adhering  flux  with  file.  Then  re- 
move the  superfluous  metal  on  the  edges 
with  a  sharp  chisel,  cleaning  up  to  proper 
size  with  file.  For  steel,  the  file  known  as 
hand  file,  or  mill  file,  is  much  better  than  the 
bastard  cut  file. 


STRUCK  IT  RICH. 


Messrs.  I.  N.  Laperre,  J.  W.  Moffat  and 
W.  J  Bevans,  all  young  men,  registered  at 
the  Sherman  House,  have  just  come  down 
from  Cariboo,  having  made  $2,000  each  since 
August  last.  They  were  engaged  in  the 
spring  to  work  on  the  Horsefly  Hydraulic 
Mining  Company's  claim  on  the  Horsefly 
river,  and  left  this  city  in  city  in  April,  with- 
out any  mining  experience.  With  the  Horse- 
fly Company  they  worked  till  August,  and 
afterwards  started  to  prospect  for  themselves 
on  the  river.  About  six  miles  from  the  com- 
pany's claim  they  struck  a  rich  ledge  and 
proceeded  to  work  it,  with  the  above  result. 
Their  method  of  working  was  by  the 
"  rocker  "  alone,  taking  the  gravel  from  the 
bed  of  the  river,  which  they  reached  by 
means  of  damming  and  fixing  water-wheel 
pumps,  the  latter  pumping  out  the  water 
from  the  part  of  the  river  dammed  off  from 
the  running  water.  This  method  is  much 
used  by  the  Chinese.  They  have  bow  closed 
down  for  the  season,  and  intend  to  start 
next  spring  on  a  larger  scale,  and  are  justi- 
fied in  expecting  still  larger  profi:s. 

They  report  that  the  Horsefly  claim  was 
shut  down  November  1st,  the  company  being 
unable  to  "  clean  up  "  the  "  cuts  "  for  the 
j-rost. — News,  Vancouver. 


HARDWARE 


11 


ENGLISH  WEIGHTS  AND  MEASURES 

THE  jewelers  of  the  middle  ages  used 
in  their  delicate  scales  the  hard  brown 
seeds  of  the  Moorish  carob  tree  (Cera- 
tonia  siliqua),  and  the  weight  of  diamonds 
is  still  reckoned  by  carats,  each  carat  being 
equal  to  3}4>  grains  troy.  The  earliest  at- 
tempt to  regulate  Biitish  weights  and  meas- 
ures appears  to  have  been  suggested  by  this 
example.  In  1266  it  was  declared  by  statute 
that  "an  English  penny,  called  a  sterling, 
round  and  without  any  clipping,  shall  weigh 
32  wheat  corns  in  the  midst  of  the  ear  ;  and 
20  pence  do  make  an  ounce,  and  12  ounces 
one  pound,  and  8  pounds  do  make  a  gallon 
of  wine,  and  8  gallons  of  wine  do  make  a 
London  bushel,  which  is  an  eighth  part  of  a 
quarter."  We  have  here  the  basis  of  the 
British  system  oi  reckoning  as  it  survives  to- 
day— the  grain,  pennyweight,  ounce,  pound, 
gallon,  bushel  and  ton,  and  240  silver  pence 
equal  to  a  pound  sterling.  The  British  gal- 
lon is  still  used  for  both  dry  and  liquid  mea- 
sure, and  the  traditional  relation  between  the 
pound  and  the  gallon  is  set  forth  in  the  old 
rhyme,  which  declares  that 

A  pint's  a  pound 
The  world  around. 

In  1324  the  measures  of  length  were  defined 
by  a  similar  statute  providing  that  "  three 
barleycorns,  round  and  dry,  laid  end  to  end," 
shall  make  one  inch,  12  inches  a  foot,  and  3 
feet  a  yard.  The  32  wheat  corns,  adopted 
as  the  basis  of  the  British  system,  appeared 
to  have  weighed  22j^  grains  troy,  so  that 
the  pound  of  1266  was  equal  to  5,400  grains 
troy.  This  is  the  old  Saxon  pound.  The 
pound  troy  (pound  du  roy)  is  the  Roman 
pound,  and  was  doubtless  in  use  simultane- 
ously with  the  Saxon  pound  lor  hundreds  of 
years,  but  first  mentioned  in  the  statutes  in 
1414,  and  was  ordered  as  the  standard 
weight  for  gold  and  silver  in  1527.  As  24 
grains  made  a  pennyweight  troy,  the.  new 
pound  contained  5,760  grains  exceeding  the 
old  weight  by  360  grains,  or  %  ounce.  The 
strict  pound  of  12  ounces  was  used  only  in 
weighing  the  precious  metals  and,  with 
different  subdivisions,  for  the  costly  drugs 
and  medicines  dealt  out  by  apothecaries. 
For  heavy  goods  (avoirs  du  poids)  a  more 
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liberal  measure  was  given,  like  the  baker's 
dozen,  and  15  ounces  were  called  a  pound. 
In  the  same  way  28  pounds  were  called  a 
quarter,  and  impounds  a  hundredweight, 
allowance  being  made  for  waste  or  wrap- 
ping. The  increase  of  the  pennyweight  to  24 
grains  in  1 527  raised  the  value  of  the  ounce  to 
480  grains,  and  accordingly  the  pound  of 
commerce,  containing  15  ounces,  was  raised 
to  7,200  grains.  As  250  grains  of  wine  were 
reckoned  equal  to  a  cubic  inch,  the  gallon 
containing  eight  of  these  pounds,  or  57,600 
grains  had  a  capacity  of  230.4,  or  in  even 
numbers  231  cubic  inches.  This  is  the  wine 
gallon  now  in  use  in  the  United  States.  The 
ale  or  beer  gallon,  of  282  cubic  inches,  was 
originally  a  measure  containing  8  pounds  of 
wheat  at  204  grains  to  the  cubic  inch.  The 
name  avoirdupois  was  transferred  at  a  very 
early  date  from  the  heavy  goods,  which  it 
indicated,  to  the  system  by  which  they  were 
weighed.  It  occurs  first  in  the  statutes  of 
1336  and  1353.  The  early  pound  of  15 
ounces  of  450  grains  each,  6,750  grains,  was 
raised  by  law,  as  has  been  shown,  to  7,200 
grains,  making  16  of  the  old  ounces.  In 
practice,  however,  the  pound  seems  to  have 
fallen  below  this  standard  lo  about  7,000 
grains,  and  this  weight  was  finally  declared 
to  be  a  pound  avoirdupois,  the  avoirdupois 
ounce,  or  sixteenth  of  the  pound,  being  thus 
reduced  to.  457^  grains. 


BUSINESS   PRESTIGE. 

Prestige  is  defined  as  being  that  moral  in- 
fluence which  past  successes,  as  the  pledge 
and  promise  of  future  ones,  breed,  remarks 
Metalworker.  It  is  directly  dependent  upon 
the  character  of  the  individual  or  the  cor- 
poration, and,  being  a  moral  influence,  must 
of  necessity  be  the  result  of  honest  methods 
and  square  dealing.  It  is  the  "good  will" 
which  is  left  to  the  succeeding  partner  when 
a  partnership  is  dissolved.  It  concerns  the 
small  storekeeper  as  well  as  the  extensive 
corporation.  The  storekeeper  may  well  study 
its  meaning,  for  it  is  something  for  which  he 
seeks  and  upon  which  he  feels  that  his 
established  business  must  stand.  He  can 
only  attain  to  it,  however,  by  the  fairest 
dealing,  the  strictest  attention  to  business, 


and  the  establishment  of  perfect  con- 
fidence in  his  word  and  his  goods.  Many 
concerns,  however,  built  up  by  the  untiring 
energy  of  a  single  individual,  fail  to  appre- 
ciate that  the  character  thus  established  can- 
not remain  untarnished  if  they  resort  to 
doubtful  methods.  A  family  name  is  not 
enough  to  maintain  the  honor  of  the  con- 
cern. The  son,  if  he  inherit  the  father's 
business,  must  neither  fall  back  upon  the 
father's  character,  nor  merely  strive  to  live 
up  to  it.  He  should  go  further  and  en- 
deavor to  add  lustre  to  that  name,  to  make 
it  even  more  a  sign  of  integrity,  of  business 
sagacity,  and  of  upright  dealing.  He  may 
more  than  once  be  called  upon  to  choose 
between  great  riches  and  honor  that  de- 
mands an  honest  life,  but  if  he  would  plant 
his  business  upon  bed  rock  he  must  ever 
seek  for  honor,  and  then  the  riches  will 
follow. 


STILL    EXCITED. 

The  placer  mining  excitement  s'.ill  con- 
tinues at  Kaslo.  All  the  leading  men  in 
town  have  recorded  claims  to  be  worked  as 
a  whole.  Twelve  claims  were  recorded  on 
Saturday.  The  poorest  day's  work  on  the 
claims  known  is  $2  per  yard,  and  the  highest 
was  $9  50  per  yard.  The  gold  is  all  coarse, 
in  many  instances  as  large  as  a  silver  five 
cent  piece,  and  about  twice  as  thick.  The 
record  office  has  had  a  busy  time  of  it  dur- 
ing the  past  ten  days. 

SITUATION  WANTED. 


WANTED-SITUATION  BY  A  YOUNG  MAN, 
fourteen  years  in  large  Hardware  business. 
Good  stock  and  bookkeeper.  Not  afraid  of  work.  Ad- 
dress J.  B.  R.,  The  McLean  Pub.  Ccx,  Toromo.       (i) 


(^larkson 

ACCOUNTANTS    .     .     . 


Established  1864. 

26  Wellington  St.  East.  TORONTO   ' 
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MONTREAL    MARKETS. 

Montreal,  Dec.  28,  1894. 

HARDWARE. 

THE  week  has  witnessed  few  changes 
in  the  hardware  market.  Business 
has  been  small,  stock-taking  monopo- 
lizing most  of  the  attention.  Values 
continue  much  the  same,  except  in  such  lines 
as  were  affected  by  the  Association  meeting 
at  Toronto  last  week,  the  details  of  which 
have  alreidy  been  published  in  Hardware. 
Travelers  are  not  going  out  until  after  the 
turn  of  the  year,  so  that  a  verv  quiet  trade 
may  be  looked  for  until  the  second  week 
in  January. 

Wire — Nothing  special  is  to  note  in  this 
connection.  The  changes  made  in  connec- 
tion with  barbed  wire  have  already  been 
published. 

Rope — There  has  been  no  change  in  the 
price  of  sisal,  which  we  now  quoteat  6  to  6)4c- 
for  7  i6in.  and  upwards,  and  14  to  15c. 
deep  sea  line.  Pure  Manilla,  9)4c.  for  7-16 
in.  and  upwards,  10c.  for  smaller  sizes. 

Cut  Nails— The  demand  for  these  is 
practically  nil,  any  orders  that  are  coming 
in  being  for  very  small  lots  only.  We  quote  : 
$1.60  to  $1.65. 

Wire  Nails — There  is  no  change  since 
the  minor  ones  mentioned  last  week  as  a  re- 
sult of  the  Association  meetings. 

Horse  Nails — These  continue  quiet  and 
featureless.  Discounts  are  60  per  cent,  off 
on  "  C.,"  and  60  and  2%  off  on  "  P.B."  and 
"  M." 

Tacks — Business  in  tacks  is  quiet,  and 
discounts  are  as  last  noted. 

Chain — There  is  little  or  nothing  to  report 
in  this  line.  A  few  small  lots  of  cow  ties 
and  trace  chains  keep  moving  out. 


Horseshoes — There  is  no  change  in  these, 
and  business  is  dull.  We  quote :  $3.50  for  iron 
shoes;  steel  shoes:  XL,  Nos.  o,  1  and  2,  $575 
per  100  lbs.;  Nos.  3  and  4,  $5  ;  assorted  sizes, 
$5.50  ;  steel  toe  weight  shoes,  Nos.  1  to  4, 
$6  per  100  lbs. 

Ware— A  few  small  lots  of  enamelled 
ware  have  been  moved.  Otherwise  there  is 
no  business  to  report. 

Plumbing  Supplies— Trade  is  quiet  both 
in  these  and  building  supplies. 

Tools — There  is  little  or  no  business  to 
report  in  this  line.  Demand  has  fallen  off  to 
very  small  dimensions  for  axes,  etc,  which 
have  been  one  of  the  active  features. 

Sporting  Goods — Meet  a  very  moderate 
demand. 

Winter  Supplies— Only  a  few  small 
lots  of  sleigh  bells  and  skates  have  been 
moved. 

Cutlery — There  is  little  or  no  business 
to  report  in  this  line. 

Cement — There  is  no  change  in  cement. 
We  quote  $2.05  to  $2.15  for  English  and 
$1.90  to  $2.50  for  Belgian. 

Firebricks — Dull  and  prices  nominal,  at 
$15  to  $22  per  1,000. 

METALS. 

Trade  in  heavy  iron  and  metals  is  abso- 
lutely flat.  Values  in  the  main  are  un- 
changed, and  any  tendency  the  market  does 
display  is  in  an  easy  direction. 

Pig  Iron— Rules  dull  and  featureless. 
We  quote,  ex  store  :  Summerlee  and  equal 
brands,  $21;  Carnbroe  and  Eglinton,  $19.50  ; 
Ferrona,  $17.25  to  $18  ;  Siemens,  No.  1, 
$17.25  to  $18. 

Bar  Iron — This  line  continues  dull  and 
easy  in  its  tone,  with  prices  about  nominal 
around  $r.6o  to  $1  65. 


Tin  Plate — Nothing  to  report  either  on 
import  account  or  in  a  local  jobbing  sense. 
We  quote  :  Cokes,  $2.85  to  $3;  and  char- 
coal, $3.25  to  $3.50. 

Terne  Plates — Quietness  rules  in  this 
line,  and  last  week's  quotations  can  be  re- 
peated of  $5  75  to  $6.25. 

Canada  Plates— There  is  no  life  or 
trade  to  report  in  these.  Prices  remain  at 
$2.05  to  $2.15. 

Sheet  Iron — Business  quiet  and  prices 
unchanged  at  $2.15  to  $2.30  for  No.  28 
gauge. 

Iron  Pipe — Quiet  and  without  feature. 
Discounts  range  from  70  per  cent.,  and  70 
and  5  per  cent,  on  block,  and  50  per  cent, 
to  50  and  5  on  galvanized. 

Lead  Pipe — Nothing  doing  in  lead  pipe, 
and  prices  as  before. 

Ingot  Tin — Tin  continues  dull  but  steady 
at  16%  to  18c. 

Copper — The  copper  market  retains  its 
steady  feeling,  and  we  quote  values  firm  at 
10  to  io}4c 

Lead — This  line  of  metal  is  unchanged 
at  $2.75  to  $2.85. 

Spelter — Remains  as  before  at  $4  to 
$425. 

Zinc  Sheets  —  A  few  small  jobbing 
parcels  have  been  moved.  We  quote  $4.50 
to  $4  75- 

Antimony — Nominally    unchanged   at 

IOC. 

Hoops  and  Bands— Quiet,  with  little  or 
no  trade  doing,  at  $2.20  to  $2.30. 

Galvanized  Iron — Business  quiet  and 
prices  unchanged.  We  quote  :  4%  to  4^c. 
for  No.  28  Queen's  Head;  Morewood,  5^ 
to  6c. ;  tinned  sheets,  coke,  No.  24,  6  to 
6Xc ;  No.  26,  b%  to  6^c ,  with  the  usual 
extra  for  larger  sizes. 


TWO  NEW  LINES 


The  Model  Oil  Can 


Roast  Pans— 3  sizes 


In  5  gallon  size,  made  of  heavy 
galvanized  iron,  and  with  a  per- 
fect pump.  SEND  FOR  SAMPLE  ORDER 


No.  2.  9  x  14^  inches 
No.  3.  10^  x  15^  inches 
No.  4.  12^  x  \yy2  inches 


THE    McCLARY    MFG.    CO 


London. 


Toronto. 


Montreal. 


Winnipeg. 


Vancouver. 
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MONTREAL  MARKETS— Continued 

PAINTS    AND    OILS. 

Trade  in  this  line  has  been  absolutely 
without  feature,  and  there  have  been  few  or 
no  changes  in  values. 

Lead — Business  in  •  lead  has  been  con- 
spicuous by  its  absence.  We  quote  :  Choice 
brands  white  lead,  Government  stand- 
ard, $4.75  ;  No.  1,  $4.50;  No.  2,  $4.25; 
No.  3,  $4;  No.  4,  $3.75;  dry  white  lead, 
4^"c. ;  red  lead,  pure,  3^  to  4c;  do.,  No.  1, 
4c;  zinc  white,  pure,  $7.25;  No.  1,  $6.25  ; 
No.  2,  $5.25. 

Putty — Demand  is  dull,  and  the  price 
as  before  quoted,  at  $1.85  in  bulk. 

Turpentine — There  is  no  change  in  tur- 
pentine, which  we  quote  at  42  to  44c. 

Linseed  Oil — Business  is  quiet  and 
prices  unchanged  at  57  to  58c.  for  raw  and 
60  to  61c.  for  boiled. 

Castor  Oil — This  line  remains  the  same 
at  6X  to  7c. 

Resin — Resins,  etc  ,  continue  dull,  with 
prices  unchanged  from  a  week  ago.  We 
quote:  Resins,  $3  to  $5.5o,as  to  brand  ;  coal 
tar,  $3.25  to  $3.75  ;  cotton  waste,  5  to  7c.  for 
colored  and  7  to  10c.  for  white  ;  oakum,  5X 
to  7j£c,  and  cotton  do.,  10  to  12c. 

GLASS. 
There  is  little  jobbing  activity  to   note  in 
this  line.   Prices  continue  unchanged  on  the 
basis  of  $1.25  for  first  break. 


CHEMICALS  AND  DYESTUFFS. 
The  demand  for  heavy  chemicals  is  want- 
ing, and  few  changes  of  importance  have  oc- 
curred during  the  week.  We  quote:  Bleaching 
powder,  $2.50  lo  $2.75;  bicarb,  soda,  $2.25  to 
$2.35;  sal  soda,  70  to  75c;  carbolic  acid,  lib. 
bottles,  25  to  30c. ;  caustic  soda,  60  per  cent., 
$2.15  to  $2.75  ;  ditto,  70  per  cent.,  $2.40  to 
$2,150  ;  chlorate  of  potash,  20  to  22c;  alum, 
$1.40  to  $1.50  ;  copperas,  7s  to  80c;  sulphur 
flour,  J1.75  to  $2.00;  ditto  roll,  $2.00  to  $2. 10; 
sulphate  of  copper,  $4.50  to  $5.00;  white 
sugar  of  lead,  7^  to  8>£c.  ;  bich.  potash, 
10  to  12c.  ;  sumach,  Sicily,  per  ton,  $75  to 
$80;  soda  ash,  481050  per  cent.,  $1.15  to 
$1.50  ;  chip  logwood,  $2.00  to  $2.10. 

PETROLEUM. 

The  petroleum  market  is  quiet  and  un- 
changed. We  quote:  Canadian  refined,  12c. 
in  shed  in  Montreal  for  round  lots, and  12X 
to  13c.  for  smaller  quantities,  with  a  dis- 
count of  2  per  cent,  for  cash.  American 
petroleum  is  quoted  at  I5>£c.  car  lots,  and 
i6j£c.  smaller  lots. 

HIDES. 

Business  in  hides  has  been  very  quiet  and 
prices  are  the  same  as  last  week.  We  quote 
prices  firm  :  No.  1  at  4  to  4^c,  No.  2  at 
3c,  and  No.  3  at  2c.  The  demand  for  sheep- 
skins is  also  good,  and  prices  have  advanced 
5c.  to  60  to  65c.  each. 

TALLOW. 

The  tallow  market   is  quiet,  and  we  re- 


port last  week's   range  of   5  to  5Xc->  as   to 
quality. 

WOOL. 

The  wool  market  is  unchanged,  the  only 
business  of  importance  being  some  small 
transactions  in  newly  arrived  Cape  at  within 
our  quotations.  We  quote:  Greasy  Cape, 
13)4  to  16c;  Canadian  fleece,  17  to  20c; 
B.A.  scoured,  26  to  32c  ;  Canada  pulled 
wool,  20  to  2\%z.  for  supers,  and  23  to  26c. 
for  extras.  Northwest  wool,  11  to  12c;  B.C., 
10  to  1  ic. 

ASHES. 

The  ashes  market  is  rather  quiet,  but 
easier.  We  quoie  :  First  pots,  $4.05  ;  sec- 
onds, $3.45  to  $3.60,  and  pearls  at  about 
$6.50  per  too  lbs. 


MONTREAL    TRADE    NOTES. 

Pilkington  Bros,  sent  out  some  handsome 
lots  of  bevelled  plate-glass  mirrors  this 
week. 

A  cargo  of  Cape  wool,  received  via  New 
York,  was  disposed  of  on  this  market  during 
the  week. 

A  carload  of  No  2  American  pig  iron  was 
sold  to  a  local  foundry  man  here  at  $18. 
This  is  about  the  best  price  any  buyer  has 
got  on  this  grade. 

As  the  trade  expected,  the  meetings  of  the 
associations  did  not  result  in  any  under- 
standing, either  on  cut  nails  or  bar  iron. 
These  are  still  in  the  beautiful  phase  of  un- 
certainty that  they  have  been  all  along 


CARVERS   and   SCISSORS 

msr    cases. 

GEO.   BUTLER  &  CO.'S     and     E.   M.   DICKINSON'S. 


Large    Assortment   of 


SPORTING,    HUNTING    KNIVES,    DIRKS,    Etc. 

We    are    showing    special    value  in   Imitation   Ivory  TABLE  AND   DESSERT  KNIVES 
AND    CARVERS. 


L 


J 


26,  28,  30  Front  Street  West 


SCO. 


ENGLISH    HOUSE 


SAMUEL,  SONS  &  BENJAMIN 

164  Fenchurch  St.,  London,  E.C. 


. . . .  Toronto 
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SOMETHING   NEW, 


Steel  Clapboards 

Just  the  thing  for  town,  village  and 

country  houses. 
Do  not  absorb  moisture. 
Durable,  cheap  and  easily  applied. 
Far  superior  to  wood. 


METALLIG   ROOFING    GO.  - 


SEND  FOR  PARTICULARS. 

TORONTO    MARKETS. 

Toronto,  Dae.  28,  1894. 

HARDWARE. 

THE  last  week  is  known  in  the  whole- 
sale hardware  trade  as  the  worst  in 
the  year.  The  travelers  are  all  in 
the  warehouses,  and  orders  through  other 
sources  are  insignificant.  The  conditions 
this  week  are  no  exception  to  the  rule.  But 
there  is  no  idling,  unless  it  be  on  the  part  of 
the  travelers,  from  whom  not  much  is  ex- 
pected and  from  whom  not  much  is  forth- 
coming. All  the  regular  inside  men  are, 
however,  kept  well  employed,  for  this  is  the 
week  when  stock-taking  has  to  be  com- 
pleted. The  cold  snap  has  caused  an  im- 
proved demand  for  plumbing  supplies,  but 
this  is  about  the  only  bianch  of  trade  that 
shares  an  increase  in  business.  Skates  are 
still  going  out,  and  a  continuance  of  the 
present  cold  snap  may  be  expected  to  stimu- 
late the  demand.  Other  lines  of  winter 
goods,  including  sleigh  bells,  are  quiet.  The 
usual  after-Christmas  improvement  in  pay- 
ments is  to  be  noted. 

Wire — Business  is  without  special  fe  tture 
to  note  beyond  a  general  q  netness.  Afier 
the  1st  prox.  the  price  of  barbed  wire  will  be 
down  to  3c. ,  delivered  in  lots  of  500  lbs. 

Rope — Business  is  quiet  at  last  week's 
reduction.  We  quote:  Sisal,  7-16  in.  and 
larger,  6^c;  X,  5l6.  H  in-.  7C-  Manilla, 
7-16   in.  and  larger,   Q^c;  %,  5-16,  Y%  in., 

IOC. 

Cut  Nails — There  is  no  change  to  note 
either  in  regard  to  prices  or  business.  We 
still  quote  $1.75,  Toronto. 

Wire  Nails — Much  as  before.  Dis- 
counts 75,  10  and  5  per  cent.,  shipments 
from  10  keg  lots  being  prepaid. 

Horsenails— Discounts  are  still  60  per 
cent,  off  on  "C."  and  60  and  1%.  per  cent, 
off  "P.B."  and  "  M.,"  but  after  January  1  the 
discounts  will  be  all  alike,  at  60  per  cent. 

Tacks — There  <s  not  much  doing.  We 
quote  :  Cut,  carpet  blued,  gimp,  60  per  cent.; 


Manufacturers 


.  .  .  .  Toronto 


do.,  tinned,  70  per  cent.;  copper  nails,  62 >£ 
per  cent.;  clout  nails,  60  to  t~]%  percent.; 
trunk  nails,  60  to  65  per  cent.;  shoe  finders' 
tacks,  50  per  cent.;  shoe  nails,  Hungarian 
nails,  etc.,  37  per  cent.  Beginning  with 
January  i,  the  discount  on  coopers'  nails  and 
flour  barrel  nails  will  be  35  and  10  per  cent, 
in  5-keg  lots,  and  on  American  upholsterers' 
tacks  62^  to  65  per  cent. 

Chain — There  is  a  fair  demand  for  trace 
chains,  but  cow  ties  and  coil  chain  are 
quiet. 

Horseshoes — Business  is  dull.  Prices 
will  be  lower  commencing  with  the  new 
year.  Toronto  and  Hamilton  will  be  quoted 
at  $3.60  and  London  at  $3.65.  The  price 
in  Montreil  is  unchanged  at  $3. so. 

Ware — There  has  been  a  fair  trade  doing 
in  Peerless  ware  and  other  wares  are  much 
as  before. 

Plumbing  Supplies— More  activity  is 
reported  in  this  line  on  account  of  the  cold 
snap. 

Builders'  Supplies— There  is  no  change 
in  the  situation. 

Tools — Furnace  scoops,  snow  shovels, 
axe?,  cross-cut  saws,  etc.,  are  still  passing  in 
small  quantities. 

Clothes  Wringers— Are  quiet  and  un- 
changed at  last  week's  reduction,  $26.50  to 
$27  still  being  the  idea  as  to  price. 

Sporting  Goods—  Remain  in  much  about 
the  same  uninteresting  condition  that  they 
have  for  the  last  couple  of  week*. 

Cutlery — Business  is  confined  to  a  few 
small  sorting  up  parcels. 

Winter  Goods— Skates  are  going  out 
fairly  well,  out  there  is  not  much  doing  in 
sleigh-bells. 

METALS. 

Business  is  at  a  standstill  almost  in  metals, 
and  without  material  change  in  any  lines. 

Pig  Iron — There  does  not  appear  to  be 
any  Scotch  or  Nova  Scotia  iron  passing,  and 
prices  are  nominally  unchanged.    We  quote 


as  before,  ex  cars  Toronto :  Carnbroe, 
$19.50;  Summerlee,  $21  to  $21.50;  Nova 
Scotia,  $18  to  $18.50. 

Rogers,  Brown  &  Co.,  Buffalo,  report  the 
Toronto  market  for  American  pig  iron  as 
follows  :  Some  interest  is  being  evinced  as 
to  prices  for  the  coming  vear,  but  at  this 
wri.ing  little  is  being  bought.  There  is  rea- 
son to  look  for  a  fair  business  after  stock-tak- 
ing is  over.  We  quote  for  cash,  f.o.b.  cars 
Toronto,  in  bond  :  No.  1  Foundry  strong 
coke  iron,  Lake  Superior  ore,  $13.05  ;  No. 
2  Foundry  strong  coke  iron,  Lake  Superior 
ore,  $12.55  5  Jackson  County  silvery  No. 
I,  $16  to  $17  ;  Lake  Superior  charcoal, 
$15.15;  Southern  soft,  No.  1,  $11.75; 
Southern  soft,  No.  2,  $11.50. 

Bar  Iron— Dull  and  unchanged  at  the 
base  price  of  $1.70  to  $1.75. 

Sheet  Steel — Remains  quiet  and  un- 
changed. We  quote  :  8  to  16  gauge,  $2  75 
per  100  lb=. ;  18  to  20,  $2.65  ;  22  to  24,  $2.85  ; 
26,  $3.10. 

Sheet  Iron — Business  has  been  moder- 
ate only.  We  quote  as  follows  :  8  to  16 
gauge,  $2.50;  18  ditto,  $2;  20  ditto,  $2.10, 
22  to  24  ditto,  $2.20;  26  ditto,  $2.45  ;  28 
ditto,  $2.65;  tinned  sheet  iron,  Manor's, 
26  gauge,  7c.  per  lb. ;  22  to  24  gauge,  6^c; 
16  to  20  gauge,  6Xc 

Iron  Pipe — There  is  still  a  fair  business 
doing  and  at  slightly  firmer  figures.  Prices 
are  unchanged,  "  B  "  still  being  invoiced 
at  equal  to  70  to  70  and  5  per  cent,  for  iron 
pipe,  and  50,  50  and  5  for  galvanized  pipe. 

Lead  Pipe — There  is  nothing  but  a  few 
small  lots  changing  hands.  We  quote  :  To- 
ronto and  west  30  per  cent,  off  in  small  lots, 
and  30  and  10  per  cent,  off  in  ton  lots  ; 
points  east  ot  Toronto  35  per  cent,  off  in 
small  lots,  and  35  and  10  per  cent,  off  in  ton 
lots. 

Galvanized  Iron— A  number  of  small 
orders  have  been  received.  Prices  are  un- 
changed,   $4.25    still  being  the  idea  for  28 
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U  A  RKBTS.— Continued 

gauge  in  Queen's  Head,  Gordon  Crown  and 
Apolio  brands. 

Ingot  Tin— The  New  York  market  is 
stiffening  up  on  Straits  tin,  and  some  dealers 
in  this  country  who  bought  during  the  re- 
cent drop  are  now  congratulating  them- 
selves. On  the  local  market  a  slightly  im- 
proved demand  has  set  in  for  Lamb  and 
Flag  in  small  lots  at  unchanged  prices.  No 
large  orders  are  being  placed,  nor  are  there 
likely  to  be  uniil  after  stock-taking.  We 
quote  Limb  and  Flag  at  18  to  i8!^c,  and 
Straits  at  17  to  i7]4c 

Ingot  Copper— There  are  only  a  few 
smill  lots  passing  through  hands,  although 
some  large  contracts  are  reported  to  be  on 
the  tapis,  but  quotations  show  that  there  is 
no  improvement  in  values,  10  to  io}4c.  still 
being  the  idea. 

Sheet  Copper — Demand  is  still  fair 
for  sheathing  and  braziers'  sheets.  We 
quote  :  Untinned,  14  to  i6j£c,  according  to 
weight  and  size;  braziers'  sheets,  14  to  17c, 
according  to  quality. 

Zinc  Spelter — Business  is  dull  at  3X  to 
4c.  for  domestic  and  4  to  4#c.  for  imported. 

BOILER  Tubes— Prices  have  been  quoted 
for  import  and  orders  taken,  but  at  lower 
figures  than  previously  prevailed.  We  quote: 
l%  inch,  7c;  \%  inch,  J^c;  1%  inch,  8c; 

2  inrh,8^c;  2X  inch,  9:.;  2)4  inch,  q%z.\ 

3  inch,  \i)4c;  t,)4  inch,  14c;  4  inch,  19c. 
Boilers — There  has  been  a  fair  amount 

of  business  doing,  both  in  Canadian  and 
American  boilers.  Very  few  copper  boil- 
ers are  selling.  We  quote:  Galvanized, 
30  gal.,  $6  ;  35  gal.,  $7  ;  40  gal.,  $8  ;  copper- 
ed, $16.20  to   $20,   according  to  size. 

Tin  Plates — A  little  sorting  up  is  being 
done,  but  that  is  all.  We  quote  :  Coke,  14 
to  20  gauge  at  $3  10  ;  for  larger  sizes,  15  to 
25c.  per  box  basis  more  :  "I.C."  charcoal, 
$3.50    to  $3.75. 

Terne  Plates — Business  continues  quiet 
at  $6.25  to  $6.50,  according  to  brand. 

Sheet  Zinc— Is  much  as  before,  both  in 
regard  to  volume  of  business  and  prices. 
We  quote  cask  lots  at  4 ^Tc.  and  small  lots 
at  5c. 

Hoops  and  Bands — Business  is  moder- 
ate at  $2  20  for  ton  lots  and  $2.25  for  small 
lots. 

Canada  Plates — There  is  just  the  ordin- 
ary business  doing  and  at  unchanged  prices. 
We  quote:  Half-polished  at  $2.25  to  $2.35, 
according  to  quantity ;  6o-sheet  boxes,  10c. 
per  box  advance  ;  75  sheet  boxes,  25c.  ad- 
vance over  52's;  20x28,32,50. 

SOLDER — There  is  very  little  doing  in  this 
line.  Puces  are  unchanged  at  12  to  13c.  for 
the  better  qualities. 

Pig  Lead— Keeps  quiet  at  $2.75  to  $3. 

Antimony— There  is  nothing  doing,  and 
prices  are  unchanged  at  q)4  to  10c. 
GLASS. 

Business  in  window  glass  is  keeping  up 
remarkably  well  for  the   season.     The  de- 


mand is  general,  although  panes  cut  to  sizes 
are  what  are  mostly  wanted,  some  large  spe- 
cifications having  been  filled  lately.  We 
quote  $1.10  to  $1.15  first  break,  in  50-foot 
boxes.  There  have  been  some  fairly  good 
contracts  made  in  plate  glas;,  but,  generally 
speaking,  trade  in  this  line  is  quiet.  Fancy 
glass  is  quiet. 

OLD  MATERIAL. 

Business  remains  in  much  about  the 
same  unsatisfactory  condition  that  it  has 
for  some  weeks  past.  We  quote  :  Agricul- 
tural scrap,  45c.  per  cwt  ;  machinery 
cast,  45  to  50c.  per  cwt.  ;  stove  cast  scrap, 
30c.  ;  No.  1  wrought  scrap,  35  to  40c.  per 
cwt.  ;  No.  2,  including  sheet  iron,  hoop 
iron  and  mixed  steel,  10c. ;  new  light 
scrap  copper,  6  to  6^c ;  heavy  scrap  copper, 
old  copper  bottoms,  5X  to  6c;  light  scrap 
brass,  3>£to4c;  heavy  yellow  scrap  brass, 
5c;  heavy  red  scrap  brass,  $)4  to  6c; 
scrap  lead,  i)i  to  i^c.  ;  scrap  zinc, 
1/4.  to  iXc->  scrap  rubber,  3^  to  4c;  coun- 
try mixed  rags,  50  to  70c  ;  clean  dry  bones, 
55c  per  100  lbs. ;  borings  and  turnings,  5c 
PAINTS  AND  OILS. 

The  wholesale  paint  and  oil  trade  is  now 
busy  taking  stock,  and  there  is  not  much  to 
report.     Payments  are  fair. 

White  Lead— There  is  nothing  doing, 
and  prices  are  unchanged  at  $4.25  per  100 
lbs. 

Putty — Is  quiet,  at  $1.75  for  bladders  in 
barrels  and  $2.25  in  cases. 

Turpentine — There  is  very  little  going 
out,  and  to  induce  trade  offers  have  been 
made  at  figures  fractionally  below  those 
quoted.  We  quote  39c,  f.o.b.  Toronto,  for 
5-barrel  lots  and  40c.  for  single  barrel  lots. 
The  Southern  market  is  dull  and  unsettled. 

Linseed  Oil — There  is  not  much  mov- 
ing, We  quote  :  Raw,  53  to  54c;  boiled,  56 
to  57c. 

Prepared  Paints — Continue  quiet,  and 
no  orders  are  yet  being  booked  on  next 
year's  account.     Pure  is  unchanged  at  $1. 

Castor  Oil — Dull    and    unchanged,  at 
6%  to  6)4c.  in  cises  and  7c.  in  tins. 
PETROLEUM. 

Thereis  stilla  fair  volume  of  businessdoing 
at  unchanged  prices.  We  quote,  in  5  to  10 
bbl.  lots,  imperial  gallon  Toronto  :  Canadi- 
an, nj£  to  12c. ;  carbon  safety,  16:.;  Can- 
adian water  white,  16c ;  American  water 
white,  I7^c  ;  photogene,  19c. 

The  Petrolii  Advertiser  in  its  weekly 
report  quotes  :  Petrolia  crude,  $1.15^  per 
barrel  ;  Oil  Springs  crude,  $1.17  per  barrel  ; 
refined,  yc.  in  bulk,  9^c.  in  barrels,  in  car 
lots  f.o.b.  here. 
HIDES,  SKINS,  WOOL   AND   TALLOW. 

Hides — There  is  a  good  demand  for  hides 
and  the  market  is  steady.  Local  dealers 
quote  4)4  to  4^9.  for  cured  and  3)4c.  for 
green. 

Sheepskins — Are  in  good  demand  and 
5c.  higher.     Local  dealers  are  paying  65c. 


and  they  quote  70c.  for  choice  Christmas 
skins.  Calfskins  are  dull  and  prices  nomi- 
nal at  6c.  for  No.  1  and  4c  for  No.  2. 

Tallow— There  is  a  good  deal  offering, 
and  the  market  is  easy.  Local  dealers  are 
paying  5>^c.  and  selling  at  6c. 

Wool — There  is  not  much  fleece  offering 
and  no  demand  for  export.  Local  dealers 
quote  17  to  1 8c.  for  fleece  and  19  to  21c.  for 
combing.  In  pulled  wools  the  movement  is 
slow  and  the  market  is  dull.  Prices  are 
steady.  We  quote  supers  at  18  to  19c  and 
extras  at  20  to  21c  Foreign  wools  are 
offering  very  low,  but  the  demand  is  not  at 
all  active. 

MARKET    NOTES. 

Stewart  &  Wood  report  that  they  have 
begun  to  book  import  orders  for  window 
glass. 

The  effort  to  resuscitate  the  defunct  White 
Lead  Association,  noted  in  last  week's  issue, 
seems  to  have  subsided. 

The  Alabastine  Co.  have  just  secured  an 
order  from  London,  Eng.,  for  one  carload — 
100  barrels — of  "  Jellstone,"  the  new  wall 
finish. 

Sanderson  Pearcy  &  Co.,  agents  for  the 
"  Excelsior  Bug  Finish,"  have  got  in  a  fresh 
supply  of  this  material,  and  they  advise 
their  customers  to  order  early. 

Rice  Lewis  &  Sons,  Ltd.,  are  showing 
some  nice  lines  of  kitchen  utensils  in  alumi- 
num ware,  consisting  of  kettles,  dishes, 
pans,  etc.  These  utensils  will  not  tarnish, 
and  are  warranted  to  outwear  a  half-dozen 
similar  articles  made  of  tin,  copper  or  en- 
amel, and  they  will  not  break,  crack,  rust, 
corrode,  or  scorch  their  contents,  while  they 
are  remarkably  light. 

The  Toronto  Lead  and  Color  Cr>.  are 
making  a  new  brand  of  mixed  pamts,  and 
are  issuing  at  the  same  time  a  new  cata- 
logue concerning  the  same.     The  latter  con- 
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tains,  including  the  memoranda  sheets,  48 
pages,  and  is  n:cely  bound  in  cloth,  and  is 
as  neat  and  handy  as  it  is  attractive.  The 
new  brand  of  prepared  paints  is  styled 
'•  Domestic,"  and  the  trade  mark  is  a  cat 
sleeping  before  an  open  grate. 

The  annual  meeting  of  the  Toronto  Lead 
and  Color  Co.  was  held  19th  inst.  S.  Trees 
was  re-elected  presides,  J.  W.  Shorney, 
vice-president,  and  G  W.  Com  >lin,  secre- 
tary-treasurer. An  addition  was  made  to 
the  directorate  in  he  person  of  A.  E.  You- 
mans.  The  report  of  the  secretary-treasurer 
was  a  satisfactory  one,  showing  a  balance  on 
the  right  side  of  the  ledger.  "  With  the  ad- 
dition of  several  new  lines,"  said  Mr.  Comp- 
lin to  Hardware,  "  we  anticipate  a  much 
larger  output  next  year." 


UNITED    STATES    MARKETS. 

New  York,  Dec.  28,  1894. 

PIG  TIN — There  was  general  disincli- 
nation to  operate  in  a  speculative  way, 
owing  to  the  absence  of  a  London 
market  from  which  some  sort  of  cue  irrght 
be  obtained.  The  average  of  the  few  quo- 
tations made  was  somewhat  below  that  of 
Monday's  figures,  however,  the  deduction 
from  which  was  that  leading  operators  were 
more  inclined  to  the  bearish  side  of.  the 
market  than  to  the  other.  Spot  or  near  fu- 
ture deliveries  could  have  been  secured  at 
13.75  to  13.80c. ,  at  all  events,  and  there  were 
free  offers  of  May  and  later  deliveries  at 
13.70c.  Jobbing  trade  was  exceedingly 
quiet,  with  14c,  thirty  days,  apparently  the 
top  price  for  ordinary  store  parcels. 

Copper — Nothing  transpired  in  the  way 
of  new  business  and  no  further  details  were 
given  as  to  the  recent  contracts  for  future 
deliveries.  There  was  some  inquiry  through 
brokers,  however,  with  quite  stiff  bids  from 
speculative  and  oilier  quarters.  Trie  quite 
general  quotation  on  Lake  Superior  ingot 
was  ior.  Electrolytic  remains  at  9%c,  and 
casting  stock  is  quoted  at  9,^  to  9/ic,  as  to 
brand. 

Pig  Lead — Inquiries  were  somewhat 
more  numerous,  and  bids  were  rather  better 
than  on  Monday.  To  that  extent  the  mar- 
ket showed  improvement  in  tone,  but  no  im- 
portant business  transpired,  and  bids  were 
not  suggestive  of  a  great  deal  of  anxiety  on 
the  part  of  consumers.  Fair  quotations  at 
present  are  3  10c.  for  common  western  on 
the  spot,  and  3.05c.  for  future  shipments. 

Spelter — Demand  is  still  almost  wholly 
for  single  carload  lots,  and  moderate,  all 
told,  with  buyers  rarely  going;  above  3.25c. 
for  prime  Western  brands  delivered  here  or 
at  common  point.  Some  brands  that  are 
not  in  popular  favor  could  have  been  se- 
cured at  that  rate,  but  sellers  generally 
asked  3.30c.  upward  for  January  or  later 
shipments. 

Antimony  —  No  change  is  visible,  the 
dealings   being    on    a  moderate  scale   and 


chiefly  at  7%  to  7^c.  for  Hallett's  and  Z'/ic. 
for  Cookson's,  on  spot. 

Tin  Plate — The  market  here  is  still  a 
spiritless  ene,  and  no  conditions  develop  in 
any  quarter  calculated  to  bring  about  an 
immediate  turn  for  the  beter.  Prices  are 
slightly  uneven. 

Iron  and  STEEL-Except  that  regular 
customers  have  placed  more  orders  for  some 
popular  brands,  the  situation  in  the  pig  iron 
market  is  practically  the  same  as  it  has  been 
for  several  weeks.  Buying  is  almost  wholly 
of  very  conservative  characier  and  the  offer- 
ing continues  free  enough  *.o  keep  prices 
quite  low.  For  finished  products  the  market 
is  dull  throughout.  The  lailroad  companies 
are  placing  no  orders  to  speak  of  for  rails  or 
track  supplies,  and  little  has  yet  resulted 
from  the  negotiations  that  have  been  going 
on  recently  for  structural  and  other  heavy 
steel.  In  ordinary  bars  there  is  hardly  a 
fair  business  for  the  season. 


PERSONAL  MENTION. 

T.  G.  Watson,  of  Paris,  Ont.,  was  in  To- 
ronto this  week. 

J.M.Wheeler,  of  Paris,  secretary-  reas- 
urer  of  the  Alabastine  Co.,  was  in  Toronto 
Thursday.  He  reported  that  his  firm  in- 
tends next  year  to  go  more  extensively  than 
ever  before  into  th-r  manufacture  of  "Ala- 
bastine," "Jellstone,"  "Bug  Finish,''  and 
dry  size. 

Hyman  Miller,  head  of  the  firm  of  Miller, 
Morse  &  Co.,  wholesale  hardware  mer- 
chants, Winnipeg,  passed  through  Toronto 
a  few  days  ago  en  route  home  from  a  six 
months'  trip  to  Europe.  "  Prices,"  he  re- 
marked, "are  still  very  low  in  England, 
and  competition  is  very  keen.'' 


THEY  BUY  EARLIER. 

J.  S.  Leighton,  of  Orangeville,  was  in  To- 
ronto on  Wednesday.  "The holiday  trade  has 
been  fair,"  he  said  to  Hardware,  "  but 
we  have  not  experienced  that  ru>h  this  sea- 
son that  we  did  in  years  gone  by.  The  fact 
of  the  matter  is,  people  do  not  now  leave  the 
making  of  their  purchases  to  the  last  few 
days  preceding  Christmas.  Thev  now  begin 
a  week  or  so  eirlier  than  they  did,  thus 
spreading  the  r  purchases  over  a  longer 
period." 


A.  G.  PEUCHEN  TO  RETIRE. 

A  change  is  to  be  made  in  the  Toronto 
business  of  the  Canada  Paint  Company.  A. 
G.  Peuchen  retires.  The  Canada  Paint 
Co.,  it  will  be  remembered,  was  the  outcome 
of  an  amalgamation  of  the  A.  G.  Peuchen 
Co.,  Toronto.  Fergusson,  Alexander  &  Co., 
and  William  Johnston,  Montreal.  Toron'o 
was  made  the  headquarters  of  the  western 
business,  with  Mr.  Peuchen  in  charge.  But 
for  some  time,  it  is  understood,  all  has  not 
been  harmony  between  himself  and  those  in 


authority,  and  the  present  change  is  gener- 
ally considered  to  be  the  outcome  <  f  these 
differences.  Rumor  has  it  that  W.  H.  Evans, 
the  Hamilton  representative,  will  remove  to 
Toronto  and  take  Mr.  Peuchen's  place.  Thi 
latter  is,  with  his  brother,  S.  C.  Peuchen,  and 
his  uncle,  Thonas  Clark,  going  into  the 
manufacture  of  paints,  ascetic  acid,  etc., 
under  the  style  of  Peuchen  &  Co.  Mr. 
Peuchen  retires  from  his  present  position  in 
March  next. 


REPAIRING  TINWARE. 

IT  is  no  trick  to  mend  tinware  properly, 
writes  a  correspondent  of  American  Ar- 
tisan. Always  have  on  hand  some  good, 
and  above  all  things  clean,  soldering  acid, 
which  should  be  so  placed  that  it  can  be 
found  at  a  moment's  notice.  A  swab  made 
out  of  sheet  lead  and  bristles  is  good  enough 
for  most  people,  yet  there  are  many  who 
will  use  almost  anything.  In  place  of  a  de- 
cent implement  to  apply  acid  with,  a  good 
scraper  can  be  made  out  of  an  old  file,  and 
if  it  is  only  ground  sharp,  there  is  no  reason 
why  it  should  not  do  good  work.  The  rosin 
should  be  kept  in  a  box  free  from  dust.  If 
dust  is  good  to  solder  with,  then  why  buy 
rosin  ?  And  if  chunks  of  rosin  are  better  to 
use  when  soldering,  then  there  can  be  no 
necessity  for  reducing  it  to  powder. 

To  put  a  spout  on  a  tea-kettle  the  cheap- 
est way  is  to  take  the  old  spout  off  with  care, 
and  put  on  a  new  one.  The  lime  inside  the 
kett  e  should  be  scraped  off  first,  so  the 
moisture  in  the  lime  will  not  cool  the  solder 
before  it  has  a  chance  to  "stick."  If  the 
body  of  the  article  is  rusted  badly,  then 
solder  on  a  new  piece  of  tin.  This  is  <  heap- 
er  than  devoting  a  quarter  of  an  hour  to  try- 
ing to  make  solder  st  ck  to  rusty  tin.  Don't 
make  a  mistake  and  have  the  spout  of  the 
kettle  try  to  look  around  to  see  where  the 
back  side  is. 

When  a  boiler  is  to  be  "cut  down,"  it 
must  be  evident  that  the  first  step  is  to  re- 
move the  old  bottom;  the  edge  can  be 
knocked  back  and  the  outer  edge  be  removed 
by  cutting  off  the.  edge  of  the  burr:  so,  by 
heating,  the  remains  of  double-seam  can  be 
taken  off.  After  this  a  burr  can  be  turned 
on  the  bottom,  and  if  the  body  has  been 
properly  t  ut  down  and  cleaned,  there  are 
some  chances  that  a  good  job  will  be  the 
product. 

When  a  six  quart  pan  is  brought  to  have 
a  new  bottom  put  on,  then  is  the  time  that 
the  tinntr  has  to  have  an  iron  cheek.  It 
may  be  that  the  price  of  a  new  bottom  is 
greater  than  that  of  a  new  pan.  Such  an 
event  has  happened  to  the  writer.  The  only 
way  out  of  this  dilemma  is  to  do  the  same  as 
our  Pilgrim  Fathers  did — make  the  best  of 
the  cirvumsiances. 

While  this  article  may  not  be  a  d  ctionary 
of  "mending  tinware,"  if  it  has  convinced 
the  reader  ol  the  importance  of  mending  his 
tinwaie  well — pioviding  he  his  a  tin  shop 
where  tinware  is  mended— the  object  has 
been  achieved. 
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WILL  WE  BE  SHIPBUILDERS  AGAIN 

CANADA  was  at  one  time  the  great- 
est shipbuilding  country  in  the 
world.  That  was  in  the  days  of 
wooden  vessels.  Now  ihe  best  vessels  are 
built  of  steel  and  nickel.  Canada  should 
produce  these  cheaper  than  any  other 
country.  An  unprejudiced  source,  The  Lon- 
don Economis',  says :  "  Canada  will  eventu- 
ally control  the  shipbuilding  industry,  and 
this  from  a  remarkable  fact  of  only  recent  re- 
alization. It  is  now  practically  proved  that 
steel  mixed  with  from  3  to  5  per  cent,  of 
nickel  is  double  the  strength  of  ordinary 
ste.-l,  and  as  it  does  not  corrode  or  take  on 
barnacles,  ships  constructed  of  it  will  possess 
the  very  great  advantage  of  never  requiring 
to  be  scraped.  Moreover,  as  ships  of  nickel- 
steel  may  safely  be  built  much  lighter  than 
ordinary  steel  ships,  their  engine  power  and 
consumption  of  coal  may  be  safely  reduced 
without  diminution  of  speed;  in  short,  ac- 
cording to  this  writer,  such  steel  seems 
bound  to  supersede  the  ordinary  article,  and 
probably  also  all  other  materials  in  present 
use  in  ship  construction,  and  this  being  the 
case,  the  nation  which  is  in  a  position  to 
produce  this  metal  must  necessarily  control 
the  shipbuilding  industry.  For  the  present, 
at  least,  there  is  no  considerable  supply  of 
nickel  outside  of  Canada,  which,  in  fact, 
possesses  nickeliferous  pyrit«s  without  limit, 
the  entire  bleak  region  extending  from  Lake 
Superior  to  Labrador  being  rich  in  it.  It  is 
declared  by  experts  that  the  Dominion  can 
supply  a  mill  on  tons  of  the  pure  metal  an- 
nually, if  necessary,  for  an  indefinite  period." 


HOW  TO  TELL  IRON  FROM  STEEL. 

IT   is  very   important  for  us  to  be  able  to 
distinguish  in  a  simple  manner  whether 
iron  or  steel  sheets  are  being  delivered  to 
us.     Can  you  give  us  such  a  test  ? 

The  above  question  was  submitted  to 
Metal  Worker,  and  the  answer  it  gave  was 
as  follows  :  "  We  know  of  no  better  way 
than  to  try  the  method  of  doubling  up  pieces 
of  the  sheet  metal  you  wish  to  examine, 
hammer  them  flat,  and  examine  the  bent 
surface.  There  are  two  signs  which  mark 
the  difference  between  the  two.  The  iron  is 
duller,  has  less  lustre  than  the  steel.  If  you 
feel  the  ben.t  surfaces  you  will  notice  the 
steel  feels  smoother  under  the  touch,  or 
slight  rubbing,  than  the  iron.  This  is  espe- 
cially pronounced  in  the  thicker  pieces. 
This  difference  in  feeling  is  the  greater  the 
more  ord  nary  the  iron  is.  With  very  thin 
sheets  this  difference  naturally  disappears, 
more  or  less,  and  we  have  to  call  in 
the  aid  of  a  pocket  lens.  With  the  help 
of  that  we  notice  that  the  surface  of  the 
iron  is  rougher  than  the  surface  of  the  steel, 
even  in  the  best  sheets,  due  to  the  difference 
in  structure  of  the  two  metals.  The  best  iron 
and  the  best  steel  (sheet)  come  nearest  each 
other,  but  there  is  still  some  difference.    On 


close  examination  you  will  notice  that  the 
iron  has  a  finely  grained  skin,  as  if  there 
were  pores.  This  contributes  to  its  du  ler 
lustre.  On  steel  the  scale  comes  oft  more 
easily,  too.  There  was  a  time  when  sheet 
st»el  could  be  distinguished  from  sheet  iron 
by  its  'ring'  or  sound  when  struck  with  a 
hammer,  just  as  some  experts  can  pretty 
nearly  tell  a  passenger  axle  from  a  freight 
axle  if  laid  among  a  pile  on  the  ground  and 
struck  on  the  journal,  by  its  'ringing'  or 
higher  pitch  and  the  feeling  of  a  'spring,'  as 
they  call  it.  So  it  was  with  sheet  steel.  But 
now  this  distinguishing  mark  does  not  exist 
any  longer.  In  its  make-up  and  working 
qualities  it  is  so  much  like  best  sheet  iron 
that,  as  the  foreman  of  the  tin  shop  of  a 
great  establishment  states,  no  one  is  able  to 
tell  which  is  which." 


Efforts  to  secure  trade  prices  by  outs  ders 
are  not  unusual,  but  are  seldom  successful, 
and  those  in  the  trade  are  often  unable  to 
make  the  discount  because  of  the  long  credit 
they  ask  for. 


MAKING  THE  DISCOUNT. 

THERE  is  nothing  that  pleases  a  whole- 
sale dealer  more  than  to  have  his  cus- 
tomers make  the  discount,  says  a 
writer  in  Metal  Exchange  This  refers  to  the 
special  discounts  given  for  cash  payments, 
and  is  true,  though  a  reduction  in  the  profit 
on  the  sale  is  one  of  the  results.  A  case  in 
which  the  discount  was  made  recently,  how- 
ever, while  very  clever,  has  brought  no  com- 
fort to  the  wholesaler.  Two  concerns,  whose 
wares  are  used  by  the  same  class  of  trade 
without  conflict  of  interests,  have  their  office 
and  salesroom  together.  A  man  came  in 
one  morning  and  asked  to  see  the  line  of 
goods  that  occupies  the  greater  portion  of 
the  showroom.  A  salesman  sold  him  quite 
a  bill,  for  which  he  paid  cash,  showing  a 
business  card  from  a  business  house  in  a 
nearby  town,  and  as  he  had  taken  an  inter- 
est in  the  construction,  management,  and 
proper  setting  of  the  goods,  he  gave  the  im- 
pression of  a  live  dealer.  He  asked  more 
questions  than  usual  of  a  pertinent  char- 
acter, and  showed  intelligence  and  en- 
terprise in  preparing  to  do  a  larger 
business  in  the  line  of  goods  being  in- 
vestigated, so  an  extra  discount  was  given 
him  as  an  incentive  to  continue  his  dealings. 
While  he  was  talking  with  the  salesman  the 
goods  of  the  other  concern  were  being  shown 
to  another  buyer  and  attracted  his  attention. 
He  was  introduced  to  the  manager  by  the 
salesman,  and  again  his  intelligence  and  in- 
terest secured  him  the  discount,  and  paying 
his  bill  he  stated  he  would  send  the  local  ex- 
press for  the  goods  the  next  day,  which  he 
did.  In  praising  his  intelligence  to  a  third 
party  the  man  whose  card  was  presented  heard 
of  it  and  said  he  had  never  been  in  the  place 
and  knew  nothing  of  the  transaction.  He 
never  had  any  use  for  such  goods,  as  his 
work  was  not  in  that  line.  It  was  clearly 
evident  that  someone  had  impersonated  him 
profitably,  but,  as  the  bills  had  been  paid, 
he  could  not  see  where  he  had  suffered.  The 
imposter  had  made  the  discount  with  two 
bright   business    men   and  good  salesmen. 


DAYS  OF  GRACE. 


New  York  banks  are  notifying  customers 
of  the  new  law,  which  goes  into  effect  on 
January  2,  which  declare,  that  "On  all  notes, 
drafts,  cheques,  acceptances,  bills  of  ex- 
change, bonds,  or  other  evidences  of  indebt- 
edness made,  drawn,  or  accepted  by  any 
person  or  corporation  after  this  Act  shall 
take  effect,  and  in  which  there  is  no  ex- 
pressed stipulation  to  the  contrary,  no  grace, 
according  to  the  custom  of  merchants,  shall 
be  allowed,  but  the  same  shall  be  due  and 
payable  as  therein  expressed,  without 
grace." 


TRACK-LAYING  IN  1894. 

The  table  of  the  new  railway  construction 
in  1894  has  just  been  prepared,  and  the 
figures  fitly  reflect  the  depressed  business 
surroundings  of  the  transportation  interest 
during  the  year  now  closing  ;  1877  was  the 
top-notch  year  with  13,000  mile?.  The 
figures  show  : 

State.  Miles.  State.  Miles. 

Alabama 14  Montana 101 

Arizona 193  New  Hampshire  7 

Arkansas 34  New  Jersey ... .  ^^ 

California 32  New  Mexico  ...  75 

Colorado 65  New  York 40 

Florida '..  8^  North  Carolina.  3 

Georgia 30  Ohio 93 

Illinois 147  Oregon 1 

Indiana 58  Pennsylvania  . .  128 

Kansas 3  South  Carolina .  58 

Louisiana 91  Tennessee 14 

Maine ill  Texas 87 

Massachusetts..  4  Utah 19 

Michigan 112  Virginia 5 

Minneso'a 69  West  Virginia  . .  49 

Mississ'ppi 20  Wisconsin 46 

Missouri 59  Wyoming 20 

Total  in  United  States ,)9'9 

Total  in  Canada 322 

Total  in  Mexico 74 

Total  in  United  Spates  in  1893 2,u35 

Total  in  United  States  in  1892 4  187 

Total  in  United  States  in  1891   4,282 

To  al  in  United  States  in  1890 5,670 

As  The  N.  Y.  Journal  of  Commerce  re- 
marks, all  these  figures  take  do  note  of  the 
vast  tnd  rapidly  increasing  mileage  of  light 
roads,  electrical  and  others,  which  now 
share  with  the  steam  roads  in  short  distance 
passenger  travel.  In  some  instances  im- 
portant lines  through  populous  regions  have 
been  well  nigh  paralleled.  The  200  miles  of 
the  New  York  and  New  Haven  road,  be- 
tween New  York  and  Boston,  is  now  thus 
treated  for  150  miles. 
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THE  DRUMMER'S  ORDEAL. 

MY  fellow-passenger  drew  a  long  breath 
through  the  cigar  stump  between  his 
teeth  until  it  burned  like  a  crematory 
furnace,and  enveloped  me  inahaze  of  smoke; 
then  he  lighted  his  third  cigar,  settled  him- 
self back  in  his  seat,  and  began  : 

"Six  years  ago  this  coming  January  19th 
I  reached  Spfkers  Station  on  the  5.14  train 
in  the  afternoon.  I  was  traveling  for  a 
wholesale  grocery  firm,  and  was  engaged  in 
working  among  the  stores  in  this  part  of  the 
State.     Spikers  is  a  little  place. 

"Only  one  local  train  a  day  stops  here. 
The  place  consists  of  a  forlorn  station,  a  few 
poor  frame  dwellings,  a  store  kept  by  a 
Scotchman,  a  saloon  and  a  blacksmith  shop. 
This,  you  know,  is  a  sparsely-settled  region. 
At  intervals  in  the  broad  expanse  of  scrubby 
woods  there  are  small  farms  and  an  occa- 
sional ore  bank  or  sawmill  upon  which  the 
few  inhabitants  depend  for  their  livelihood. 

"  I  got  off  the  train  and  hurried  over  to 
the  store.  As  it  was  already  dark  the  place 
was  filled  with  loafers,  rough-looking  fel- 
lows, who  stared  in  a  vacant  way  as  I  un- 
packed my  sample  cases  and  spread  the 
goods  upon  the  counter.  I  knew  the  store- 
keeper and  had  no  trouble  in  selling  him  a 
bill,  so  that  when  I  finished  business  with 
him  at  the  end  of  an  hour,  I  felt  amply  re 
paid  for  my  trouble.  Then  I  began  to  look 
about  for  a  place  to  spend  the  night. 

"  I  found  that  the  Pittsburgh  express 
stopped  at  Schmucker's  Junction,  three 
miles  up  the  track,  and  that  by  good,  brisk 
walking  I  would  be  able  to  catch  it  comfort- 
ably. I  made  arrangements  to  have  my 
cases  sent  on  by  the  local  train  next  day, 
and  then  took  my  leave,  after  having  re- 
ceived explicit  directions  to  follow  the  beat- 
en path  along  the  railroad. 

"As  I  left  the  store  I  noticed,  but  did  not 
heed,  the  sinister  glances  that  three  of  the 
loafers  who  were  sprawled  along  the  counter 
cast  upon  me. 

"  It  was  a  clear  night ;  the  moon  was  just 
rising  above  the  mountains  in  the  east ;  the 
air  was  cold  and  crisp  and  the  ground 
frozen  hard.  In  a  few  moments  I  passed 
the  last  house,  reached  the  railroad,  and 
was  reeling  off  rod  after  rod  of  the  hard 
white  path  that  stretched  before  me.  I  soon 
arrived  at  the  woods  and  was  plunging  deep 
into  their  heart.  I  had  set  for  myself  a  brisk, 
bracing  pace,  and  at  first  felt  not  the  slight- 
est uneasiness  at  my  lonely  condition,  dark 
and  forbidding  though  the  woods  seemed. 
When  I  had  gone  about  a  mile  and  a  half  I 
found  myself  within  a  few  yards  of  what  ap- 
peared to  be  a  wood  road,  that  wound 
out  from  among  the  trees,  crossed  the  track, 
and  then  lost  itself  in  the  blackness  on  the 
other  side. 

"  I  had  just  passed  this  road,  when  I  was 
startled  by  the  sudden  sound  of  a  footfall  be- 
hind me,  and,  before  I  could  turn,  two  horny 
hands  had  seized   my  throat  and  held  me 


fast.  I  tried  to  cry  out,  but  my  effort  was 
stopped  by  a  firm  clutch  of  the  strong 
fingers.  Then  two  men  appeared,  and  in 
another  instant  I  lay  helpless  on  the  ground. 

"The  three  ruffians  were  big,  burly 
fellows,  so  heavily  muffled  up  that,  beyond  a 
few  stray  whiskers,  I  could  make  out  nothing 
of  their  faces.  All  my  efforts  at  kicking  and 
struggling  proved  vain.  One  sat  on  my  legs 
and  coolly  tied  my  feet  ;  another  bound  my 
arms,  and  then  the  clutch  on  my  throat  was 
loosened,  and  I  was  allowed  to  breathe.  In 
a  few  moments  they  had  taken  everything 
of  any  value  on  my  person — a  watch  and  my 
money  ;  not  much,  only  a  few  hundred 
dollars. 

"This  done  I  thought  I  would  be  allowed 
to  go,  but  reckoned  wrongly.  One  seized 
my  hands  and  another  my  feet  and  then  laid 
me  across  the  track.  My  horror  knew  no 
bounds  when  I  realized  what  this  meant. 
One  of  the  brutes  tied  my  feet  hard  down  to 
the  rails.  1  begged  and  threatened,  pleaded 
and  expostulated,  offered  them  a  reward  for 
my  release,  and  dire  vengeance  if  they  left 
me  there,  but  in  vain.  They  coolly  wrapped 
the  rope  round  and  round  my  ankles  and 
under  the  rail,  and  then,  fastening  my  arms 
at  the  elbow,  they  proceeded  to  secure  my 
body. 

"  The  tighter  I  felt  the  rope  drawing  to 
hold  me  until  the  express  freed  me  from  the 
track  and  the  world  the  more  I  pleaded. 
The  final  answer  was  a  blow  on  the  mouth 
and  the  information  that  they  wasn't  going 
to  have  me  telling  tales.    Then  they  left  me. 

"  I  heard  the  rattle  of  wagon  wheels  as 
they  drove  away.  And  then  I  was  alone.  I 
twisted  and  tore  and  writhed,  in  my  frantic 
efforts  to  free  myself,  until  exhausted.  Time 
passed  slowly.  I  pictured  myself  lying  in 
pieces  along  the  track. 

"  At  last  I  heard  a  ringing  in  the  rails,  a 
low,  plaintive  ringing  that  told  me  that  the 
express  was  coming.  In  a  few  moments 
and  it  would  be  on  to  me.  I  twisted  and 
writhed  in  one  last  desperate  struggle  for 
freedom.  I  tore  and  kicked  until  the  ropes 
cut  deep  into  the  flesh,  and  my  clothes 
where  the  thongs  were  grew  hot  from  fric- 
tion. 

"  The  ringing  became  louder,  until  at  last 
it  developed  into  a  roar.  I  looked  down  the 
track  and  saw  the  faint  gleam  of  the  head- 
light as  the  engine  rounded  a  curve.  One 
more  minute  ! 

"Frantically  I.  struggled.  Nearer  and 
nearer  came  the  flying  train  ;  louder  and 
louder  became  the  roar  and  ringing  in  the 
rails — so  loud  that  it  drowned  my  wild 
screams.  The  headlight  was  blinding  me — 
all  was  over.  No.  I  continued  to  struggle. 
Then  I  felt  a  burning  sensation  in  my  legs — 
a  terrible  heat — and  an  odor  of  burning 
clothing  followed.  I  raised  my  head  and 
the  gleam  of  a  flame  met  my  eyes.  There 
was  a  sudden  flash,  and  in  an  instant  my 
feet  were  enveloped  in  fire.  I,  realized  it 
then— the   friction   of    the    thongs,   in    my 


tremendous  struggles,  had  set  fire  to  my 
lousers. 

"  Suddenly,  almost  miraculously, the  ropes 
unloosed— .they  had  burned  off,  and  my  feet 
were  free.  I  raised  myself  on  my  back  and 
waved  my  blazing  legs  in  the  air.  There 
was  a  whistle  for  down  brakes,  a  jarring  of 
the  rails  as  the  wheels  slipped  over  them — 
the  headlight  was  right  over  me,  blinding 
me  by  its  brilliancy — but  too  late  !  I  felt 
the  cow-catcher's  nose  gently  rub  my  back 
and  then  it  stopped.     I  was  saved  ! 

"  The  whole  train  crew  and  all  the  passen- 
gers rushed  up.  In  a  few  seconds  the  fire 
was  extinguished,  and  I  was  carried  by  kind 
hands  into  one  of  the  cars.  Ah  !  that  was 
a  terrible  experience.  I  hope  I  may  never 
have  another  such." 

"  So  do  I,"  I  joined  in  heartily. 

The  speaker  paid  no  attention  to  me,  but 
continued  :  "  I  lost  fifteen  pounds  in  fifteen 
minutes,  a  gold  watch,  and  $300.  My  trous- 
ers, a  new  pair  not  yet  paid  for,  were  burned 
into  knickerbockers.  The  bruises  I  recov- 
ered from.  It  was  just  six  years  ago, 
and " 

He  blew  out  a  great  puff  of  cigar  smoke 
and  was  about  to  continue  when  above  the 
buzz  of  conversation  and  rattle  of  the  train 
arose  the  nasal  tones  of  a  farmer  in  the  seat 
behind  us  as  heexclaimed  tohis  companion  : 

"Et  do  beat  all  th'  way  this  'ere  kentry's 
growin',  Sam.  «Two  years  ago  they  wasn't  a 
house  or  store  at  Spiker's  Station,  an'  now 
its  gettin'  quite  a  place. — Evening  Sun. 


COAL  OUTPUT  FOR  1894. 

It  is  understood  that  the  year's  output 
will  approximate  41,000,000  of  tons  of  an- 
thracite, and  if  colder  weather  does  not 
soon  come  there  will  be  something  like  a 
million  tons  of  unsold  coal  on  hand  Decem- 
ber 31st.  The  output  of  1894  will  be  about 
1,500,000  tons  less  than  1893.  As  the  con- 
dition of  temperature  is  the  chief  governing 
feature  in  the  demand  for  coal,  the  coal 
owners  naturally  hope  for  colder  weather, 
and  it  is  consequently  impossible  to  predict 
as  to  demand  without  knowing  whether  this 
will  be  a  mild  or  a  severe  winter.  It  is  quite 
evident,  however,  that  radical  restriction  of 
mining  must  be  ordered  for  the  early  part  of 
next  year,  and  the  sales  agents  will  meet  in 
New  York  this  week  to  take  the  January 
output  and  prices  into  consideration.  The 
effort  for  the  current  month  is  to  reduce  the 
production  to  one-half  the  capacity  of  the 
companies.  Prices  are  regarded  as  fairly 
well  maintained  along  the  line  and  in  the 
city  trade,  but  some  shading  is  being  done 
at  tidewater.  Pea  coal  appears  to  be  the 
only  size  at  all  in  demand. 

The  total  amount  of  anthracite  coal  sent  to 
market  for  the  week  ending  December  15,  as 
reported  by  the  several  carrying  companies, 
was  878,362  tons,  compared  with  888,507 
tons  in  the  corresponding  week  of  1893,  a 
decrease  of  10,145  tons,  and  for  the  year  to 
that  date  the  total  tonnage  has  been  39,942,- 
948  tons,  compared  with  41,470,52410ns  in 
the  corresponding  period  ot  1893,  a  decrease 
of  1,527,576  tons. — Philadelphia  Ledger. 
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BIMETALLIC     TELEPHONE    LINES. 

IT  has  long  been  known,  says  an  ex- 
change, that  a  wire  composed  of  a 
steel  core  and  a  thick  copper  coating  has 
greater  electric  conductivity  than  copper 
alone,  besides  possessing  greater  strength. 
The  first  use  made  of  the  bimetallic  wire  was 
in  telegraphy,  and  afterwards  it  was  tried 
t  for  telephone  service  with  equally  good  re- 
sults. The  general  fact  was  brought  out  a 
year  or  two  ago  by  Gen.  Eckert,  now  presi- 
dent of  the  Western  Union  Telegraph  Co. 
that  if  a  single  wire  of  this  sort  were  em- 
ployed in  telephoning,  with  the  earth  for  a 
means  of  returning  the  current,  conversation 
would  be  more  distinct  than  if  copper  alone 
was  resorted  to,  and  there  were  two  wires, 
forming  a  complete  metallic  circuit.  Some 
interesting  details  corroborative  of  that 
statement  are  afforded  in  the  recently 
issued  report  of  the  chief  signal  officer 
of  the  United  States  Army.  Gen.  Greely 
tried  bimetallic  wire  laying  on  wet  grass 
and  in  a  half  mile  of  mud,  had  a  few  turns 
of  it  made  about  an  iron  bar  driven  into  the 
ground  at  a  point  on  the  route,  made  a  con- 
nection with  a  buried  water  pipe,  and  other- 
wise gave  the  electric  current  a  good  chance 
to  escape,  and  yet  without  materially  affect- 
ing conversation  over  the  line.  It  was  only 
when  the  bare  wiro  was  immersed  in  a  lake 
that  communication  was  stopped.  Experi- 
ments were  also  made  with  a  silicon  bronze 
wire,  which  withstood  still  more  severe  tests. 
The  line  could  be  cut  and  the  ends  inserted 
into  the  ground,  not  merely  a  few  inches, 
but  several  feet  apart,  without  effect.  Six 
such  breaks,  short  ones,  were  made  in  aline 
150  yards  long,  and  one  break  nearly  or 
quite  45  feet  long  in  another  line,  and  in 
both  instances  signals  were  audible,  though 
faint. 


LEADVILLE  BULLION   OUTPUT. 

A  press  despatch  from  Leadville,  Col., 
says  that  the  statements  of  the  smelters  for 
the  year  1894  show  the  bullion  produced 
from  Leadville  ores  during  1894  amounts  to 
$8,160,074.  The  gold  output  for  the  year  is 
$1,934,240,  an  increase  in  gold  over  1893 
production  of  $131,040.  The  tonnage  of 
the  camp  for  the  year  is  362,907  tons  of  ore, 
an  increase  over  1893  of  over  22,000  tons. 
The  aggregate  production  of  the  Leadville 
mines,  1879  to  1894,  inclusive,  in  gold, 
silver  and  lead,  amounts  to  $196,449,447. 
The  number  of  men  engaged  in  the  mining, 
smelting  and  ore  hauling  business  in  this 
district  is  as  follows  :  Miners,  2,231  ; 
smelter  hands.  650;  ore  haulers,  150.  Dur- 
ing the  last  year  the  four  Leadville  smelters 
that  are  running,  the  Arkansas  Valley, 
Union,  Bimetallic  and  Elgin,  handled  220,- 
288  tons  of  ore,  producing  $8,846,434.  The 
balance  of  the  bullion  from  this  district  was 
produced  by  the  Valley  smelters. 
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For  Spring  Season,  1895 

The  attention  of  the  Hardware  Trade  is 
particularly  directed  to  the  reduction  in 
prices  which  we  are  making.  Revised  Price 
List  will  be  issued  shortly. 

CHAS.     BOECKH    <&    SONS 


Manufacturers 


TORONTO,  ONT. 


Plymouth  Interlocked  Wood  Rims 

USED  BY  LEADING    BICYCLE  MANUFACTURERS 
OF  THE  UNITED  STATES  AND  CANADA 


Chicago,  Illinois,  Nov.  12,  1894. 
The  Indiana  Novelty  Mfg.  Co.,  Plymouth,  Indiana. 

Gentlemen,— We  have  examined  and  tried  the  wood  rims  of  other  manufacturers  of 
such  articles  during  1894,  shaped  for  "G.  &  J."  tires,  and  found  that  those  you  made  of  that 
pattern  were  in  all  respects  the  most  satisfactory.  The  writer  was  so  well  pleased  with  the 
quality  of  the  goods,  compared  with  others,  that  he  personally  advocated  your  rims  to  all 
prospective  purchasers  that  mentioned  the  subject  to  him.  The  material,  the  joint,  the  fin- 
ish, and  the  exactness  with  which  you  follow  the  shape  of  pattern,  are  points  in  which  you 
have  excelled  all  others  that  we  have  so  far  seen. 

Yours  truly, 
Gormully  &  Jeffery  Mfg.  Co.,  (by  Thos.  B.  Jeffery). 

Rice  Lewis  &  Son,  Ltd  ,  Toronto,  Canadian  Agents. 

We  have  patents  covering  our  joint,  and  others  covering  the  process  of  making  single 
piece  wood  rims  for  bicycles. 

The  Indiana  Novelty  Mfg.  Co.,  Plymouth,  Indiana. 


■Plr*  n 


Allan  Line 

ROYAL  MAIL  STEAMSHIPS 

Liverpool,  Halifax,  and  Portland  Mail  Service 

After  Nov.  18th  the  Mail  Service  will  be  continued 

for  the  Winter  1894-5,  from  Portland  to 

Halifax   as  under: 


steamships. 

From 
Portland. 

From 
Haifa*. 

STATE  OF  CALIFORNIA 
LAURENTIAN 

Jan.      3 

17 

"       31 

Feb.    14 

Jan.     5 
"     "9 

NUMIDIAN   

MONGOLIAN 

"          l6 

m 


The  Steamers  of  this  service  carry  all  classes  of  passengers.  The  Saloons  and  Staterooms  are  in  the 
central  part  where  least  motion  is  felt.  Electricity  is  used  for  lighting  the  ships  throughout,  the  lights  being  at  the 
command  of  the  passengers  at  any  hour  of  the  night.  Music  rooms  and  Smoking  room  on  the  promenade  deck. 
The  Saloons  and  Staterooms  are  heated  by  steam. 

RATE8  OF  PASSAGE:— Cabin,  3,45  and  upwards,  according  to  Steamer,  location  of  and  number  ot  persons 
in  Stateroom.     Second  Cabin,  $30;  Return,  $55. 

Steerage  to  or  from  Liverpool,  London,  Glasgow,  Belfast,  or  Londonderry,  $15. 

H.  &  A.  ALLAN,  Gen.  Agents,  Montreal,  or  H.  C.  BOURLIER,  1  King  St.,  Toronto 
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TAKING  STOCK.  tear  it  off  and  place  it  in  the  pasteboard  box 

STnrv     u     u   u     .  1          .1  and  keep  on  till  the  stock  is  taken. 

TOCK  should  be  taken  at  least  once  r 

each  year  ;  in  some  cases  it  may  be  filing  slips. 

advantageous  to  take  it  oftener.  Take  the  stock  sheets  and  tear  them  oft 

The  purpose  of  taking  stock  is  :  at  the  dotted  linss>  as  shown  herewith  : 

~.                                                       .  Inches, 

i.  To  arrive  at  the  present  true  value  of  _       .     ,  _  „ 

...  3  Standard  Bellows 32 

goods  on  hand.  J 

*  2         "                "      34 

2.  To  have  goods  thoroughly  cleaned  and  1         «                «                                    ,g, 

properly  arranged. 

3.  To  take  note  of  stock  in  general  so  as 

to  be  able  to  determine  which  goods,  or  line  l  EaS!e  Anvil $70  00 

of  goods,  should  be  discontinued,  to  bring  x                       ° 

forward  slow  sellers,  etc.  

time  FOR  stock-taking.  i  Solid  Box  Vise $35  00 

Stock   should   preferably   be  taken    at   a  2              "      "    40  00 

season  when  there  is  the  smallest  amount  1     "        "      "    50  00 

of  goods  on  hand,  or    when    the  employes  

have  the  least  other  work  to  do;  and  should  „        , 

,     .  Pounds. 

coincide  with  the  general  or  annual  closing  „         u         ....                      - 

,  ,     „  6    „,,          .            , ,  25  Essex  Horse  Nails $5  00 

of  books  of  the  firm.  The  majority  of  houses  I2r       «        «          .1                          600 

do  this  on   or  about    December  31  ;   if  the  375       "        "          "      7  00 

above-mentioned  conditions  prevail  at   this  55°      "        "          "      8  00 

time  it  is  well  enough,  but  when  this  is  not  

the  case,  the  time  should   be   changed,  as  Every  slip  thus  torn  off  contains  0nly  one 

there  is  no  good  reason    why  the  business  kind  of  goodS)  0ra  "line"  of  them  ;  assort 

year  should  be  the  same   as  the  calendar  these  slips  according  to  alphabet,  using  an 

year,  indexed  file  9x12  inches  in  size,  or  some- 

PREPARATION  FOR  STOCK-TAKING.  thing  sirmlar)  t0  put  the  shps  jn.      When   all 

Get  goods  in  order;  have  damaged  articles  the  slips  are  in,  take  another  indexed  file  of 

repaired,  order    such    parts  of  stoves,   ma-  the  same  kind,  take  the  A's  out  of  the  first 

chines,  etc.,   as  are  necessary  to  complete  file   and  assort  them   into   the  second   file 

them,  cut  the  broken  glass  into  regular  stock  alphabetically.accordingto  the  second  letter, 

sizes,  that  there  may  be  no  delay  when  work  and  then  copy  them   into  the  stock  book, 

on  stock  commences.  strictly  according  to  alphabet,  similar  to  the, 

TAKING  STOCK  manner  of  a  dictionary ;   then  take  the  B's 

and  proceed  in  the  same  style  to  the  end. 

Commence  early  enough  so  as  to   finish  ~,,        ,-                            ..                         , 

'           *        .  The  slips   containing   the   same   goods,  in 

on  the  day  selected.     Begin  with  slow  sel-  .    .                .    c  ..      ,            ..                , 

'                         6  whatever  part  of  the  house  they  may  have 

ling  goods  first  ;  this  saves  work  in  keeping  ,             ■„    ,                            .,         ,  ^ 

»  s                  '           ,    ,     .              ...  been,  will  always  come  together  at  the  time 

account  of  goods  sold  during  stock  taking.  ,                         ..            ,  ,      .       TT 

a                  6                             6                      5  of  copying  into  the  stock  book.     Use  a  sep- 

Start  at  a  certain  place  and  take  the   stock  .     ,   ,      ,    ,           ,   •                       ,      , 

0                             v  arate  stock  book  for  each  invocing  ;  a  book 

right  through,  proper   care  being   taken    to  ,                                           ., 

B               5  >  k    f                       s  iox  12  inches,  200  pages,  or  more  if  neces- 
omit    nothing.     If    there    is    enough    help 

5                                      e,            f  sary,  is  a  convenient  size, 
available    two    or    more  parties,  of  two   or 

.i_                              „„u     ™,.,    k.m   .„„,!,  ,,  ,u„  ALPHABETICALLY  ARRANGED, 
three  persons  each,  may   be  at  work  at  the 

same  time.     Goods   should  be  taken  out  of  U,  in  copying,  several  slips  containing  the 

the  shelves  or  bins,  goods  and  shelves,  etc,,  same  goods  are  found,  the  different  quanti- 

well  dusted,  broken   packages  opened   and  ties  will  be  added,  and  copied  into  the  stock 

contents  counted,    weighed  and    measured,  book  in  the  aggregate.     Duplicate  stock  is 

as  the    case    may   be,    and  then   someone  transferred,  as  here  shown,  by  changing  the 

familiar  with  the  goods  should  call  them  off  quantity— this  page  indicating   stock  taken 

to  another  person  to  write  down.  in  one  place,  with  quantities  in  the  warehouse 

ARRANGEMENTS.  added  ! 

Any  kind   of  ruled  paper,  say  tablets  7x  standard  rubber  belting. 

10  inches  in  size,  will   do  lor  this.     Take  a  75  feet 1  finches.  2  ply. 

flat  box,  fasten  the  tablet  on  top  of  it  to  form  64     " 2          "        2     " 

a  movable  desk  ;  also  a  covered  pasteboard  21     " 2          "        3     " 

box   in   which  to   put    the   sheets  of  paper  63     " 3         "        4     " 

when  written  on.   Where  there  is  a  "line'' of  193     " 4         "        3     " 

goods  takedown  the  smallest  size  or  number  87     " 4         "        4     " 

first,  and  follow  this  up  until  the  largest  size  24     " 5          "        3     " 

or  number  is  reached.     Leave  two  or  three  213     " 6         "        3     " 

blank  lines  between  the  different  kinds  of  484  and  105  feet 6         "        4     " 

goods,  except  where  there  is  a  "line"  of  510    "    119     " 8         "        4     " 

goods,  i.e.,   goods  of  the  same   kind,  only  66  feet 10         "        4     " 

different  sizes  or   numbers.     Write  on  one  194     " 12         "        4     " 

side  of  the  paper  only  —when  a  sheet  is  filled,  55     " 14         "        4     " 


exc  rubber  hose. 

27  feet yi  inch,  3  ply. 

ioo  and  69  feet %  "  3  " 

33  feet U  "  4  " 

50  and  45  feet 1  "  3  " 

29  feet 1  "  4  " 

PRICING. 

Pricing  the  stock  book  should  be  done 
carefully  by  a  competent  person,  and  the  aim 
should  be  to  arrive  at  the  present  lowest  - 
market  prices,  not  what  the  goods  have  cost. 
Proper  deductions  should  be  made  for  de- 
fective and  unsalable  goods. 

Stove  fixtures  should  be  taken  at  a  reduc- 
tion, say  5  to  10  per  cent.,  from  prices  of 
former  inventory,  to  compensate  for  wear 
and  tear. 

Each  page  of  the  stock  book  should  be 
added  separately,  so  that  if  a  correction  has 
to  be  made,  the  page  in  question  only  has  to 
be  changed,  while  if  the  amount  is  for- 
warded from  page  to  page,  the  corrections 
would  have  to  be  made  on  quite  a  number 
of  pages. 

Enter  the  amounts  of  all  the  pages  at  the 
end  of  the  stock  book  and  add  them — this  is 
the  cost  of  the  goods  at  the  place  of  ship- 
ment. Next  determine  the  per  cent,  of  cost 
of  laying  goods  down  in  the  store  in  the  fol- 
lowing manner: 

FREIGHT,   DRAYAGE  AND  BOXING. 

Find  total  amount  of  goods  bought  dur- 
ing the  year  ;  next  total  amount  paid  for 
freight,  drayage  and  boxing  during  the  same 
period,  and  this  will  give  the  per  cent,  of 
expense  of  laying  down  the  goods  in  the 
house,  which  rate  should  be  added  to  the 
inventory. 

During  stock  taking  account  must  be  kept 
of  goods  sold  after  they  are  written  down, 
and  the  cost  price  or  approximate  thereof  of 
the  goods  thus  sold  should  be  deducted 
from  total  amount  of  inventory,  and  the  re- 
mainder is  the  value  of  the  goods  on  hand. 

GENERAL  REMARKS. 

After  the  inventory  is  taken,  the  same 
should  be  carefully  gone  over.  Goods  that 
have  been  on  hand  a  long  time  should  be 
marked  down,  and  the  sale  of  them  pushed, 
so  as  to  get  rid  of  them.  Note  should  also 
be  made  of  such  goods  as  have  proved  un- 
satisfactory, and  means  devised  to  make 
them  more  profitable,  or  to  discard  them  al- 
together. Goods  that  have  proved  profit- 
able might  have  consideration  with  a  view 
of  enlarging  stock,  variety,  and  sale  of 
same. 

The  writer  is  aware  that  the  system  of  ar- 
ranging the  stock  book  in  alphabetical  order 
is  not  practised  generally,  and  will  grant 
that  there  is  more  work  involved  in  doing  it. 
This  additional  work,  however,  is  a  small 
item,  considering  the  following  advantages  : 

No  need  of  index  for  stock  book. 

Goods  more  easily  found  in  book. 

Less  liability  of  goods  being  omitted  or 
taken  twice. 

The  goods  taken  may  be  in  a  good  many 
different  places  in  the  house — in  the  stock 
book  they  are  all  together  in  the  aggregate. 

More  ease  in  comparing  stocks  taken  at 
different  times. 

Easier  to  price  (if  a  price  book  is  kept). 

If  annual  sales  book  is  kept,  saves  half 
the  time  of  entering  stock  on  hand. 

Neater  and  more  orderly  appearance  of 
stock  book. — C.  T.  Rosenthal,  in  Iron   Age. 
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VALUES   DEMORALIZED. 

THE  situation  in  the  western  iron  trade, 
according  to  The  Iron  Trade  Review 
of  the  20th  inst.,  is  anything  but  satis- 
factory.    The  journal  referred  to  says  : 

"  Recent  developments  in  iron  and  steel 
have  begotten  a  unanimous  desire  among 
producers  for  a  new  year  and  a  new  deal. 
Statistics  of  pig  iron  stocks  show  that  coke 
I  iron  has  been  piled  up  to  an  extent  beyond 
expectation,  and  where  makers  have  been 
compelled  to  stay  on  the  market  they  have 
parted  with  their  produci  at  a  figure  that  in 
some  cases  has  meant  a  loss  on  every  ton, 
if  books  are  rightly  kept.  The  largest  pro- 
ducer of  southern  iron  has  decided  to  sus- 
pend sales  calling  for  long  deliveries  until 
there  is  a  change  for  the  better  ;  but  this  has 
not  prevented  other  producers,  north  and 
south,  from  giving  buyers  the  full  benefit  of 
the  existing  weakness.  It  is  conceded  by 
buyers  that  the  prices  of  the  past  fortnight 
are  too  low  to  last,  and  when  the  more  anx- 
ious producers  are  filled  up  with  orders  the 
reaction  may  be  looked  for.  In  the  districts 
supplied  with  Lake  Superior  ores  the  accu- 
mulation of  stocks  has  been  most  noticeable, 
but  if  the  latest  indications  as  to  the  temper 
of  leading  ore  producers  are  reliable,  makers 
of  Bessemer  iron  who  have  refrained  from 
selling  far  into  the  new  year  are  likely  to 
find  interest  on  accumulated  iron  more  eco- 
nomical than  three  months'  and  four  months' 
sales  on  the  present  basis.  Bessemer  at 
$10.15  Pittsburg  last  week  has  been  followed 
by  low  Valley  sales,  one  netting  the  furnace 
$9.40  after  commissions  were  paid ;  yet  there 
are  few  furnaces  in  the  Valley  willing  to  sell 
into  the  spring  at  less  than  $9  75,  and  others 
would  hold  for  $10  on  three  months'  de- 
liveries, or  $10.65  Pittsburg. 

"  The  fact  seems  to  be  appreciated  by 
consumers  of  soft  steel  that  the  minimum 
has  been  reacted.  Some  good  sales  are 
reported  -tt  Pittsburg  at  $15.25,  with  a  few 
transactions  shading  that  figure,  in  view  of 
the  extreme  weakness  in  Bessemer.  The 
duration  of  the  present  prices  for  crude  iron 
and  steel  depends  on  the  width  of  the  gap 
that  must  be  bridged  to  the  railroad  buying 
looked  for  early  in  1895.  Structural  work 
will  call  for  large  shipments  of  steel  in  the 
first  quarter  of  1895.  Lake  shipbuilding  is 
accumulating  a  total  much  better  than  was 
looked  for.  The  eastern  iron  and  steel 
market  has  developed  more  activity  the  past 
week.  Mills  in  that  section  have  closed  a 
fair  aggregate  of  business  and  the  holiday 
shut-down  will  be  short.  Pig  iron  selleis  at 
Philadelphia  have  made  liberal  sales  con- 
sidering the  season,  and  are  managing  to 
hold  quite  closely  to  quotations.  In  the 
Chicago  market  there  has  been  a  good  en- 
quiry in  nearly  all  lines,  with  a  promise  that 
a  large  tonnage  will  be  placed  early  in  the 
new  year.  Wire  rod  purchases  east  and 
west  have  been  increased,  but  at  prices 
under  $22  Pittsburg.  Nail  mills  are  making 
a  rush  for  business,  with  buying  light,  and 
cut  prices  continue.  Several  more  tin  plate 
mills  have  started  non-union.  In  spite  of 
the  small  output,  prices  are  weak.  Foreign 
importations  have  been  heavier,  and  Welsh 
manufacturers  are  getting  wage  reductions 
of  from  10  to  20  per  cent" 


Cutlery 


Full  assortment  in  stock  for 
the  holiday  trade  at   .    .    . 


a.  c.  leslie  &  co.,  w^^rves*.     Specially  Close  Prices 

The  Houghton 
Patent  Key 
Lock  Wrench 

Combines  strength,  simplicity  and  durability,  and  is  unequalled  for  ease  and  rapidity  01  adjust- 
ment.   Manufactured  in  all  sizes  by  THE  PAK1S  TOOL  MFG.  CO.,  LTD.,  PARIS,  ONT. 


Our 
Specialty 


PURE  TURPENTINE 


Every  Barrel 
Guaranteed  Pure. 


FRANCIS,  FROST  &  CO. 

Office  and  Warehouse  : 

33  Front  Street  West. 


Manufacturers  of 


WEATHER  AND  WATERPROOF  PAINT 

TORONTO       122-4  Richmond  Street  East. 

Buy  ELASTEROLE  Varnish  for  outside  or  inside  wotk. 


TRADE    MARK. 


BUCK 
DIAMOND 


FILE 
WORKS 


21  to  43  Richmond  St.,  Philadelphia,  Pa. 

Gr.  &  JE£.  B-A-IRItsriETT, 

MANUFACTURERS   OF 

Mill  Sawfiles  with  two  Round  Edges  for  Band  Saws. 
Double  Ended  Taper  Sawfiles. 

Machine  Band  Sawfiles. 

Great  American  Cross-cut  Sawfiles. 
Chisel  Pointed  Sawfiles.  Gulletting  Sawfiles. 

Climax  Sawfiles.  Lightning  Sawfiles. 

AND 

EVERY   OTHER    DESCRIPTION    OF  SAW   FILES. 


Monarch 


ta 


Best  Anti-Friction  Metal  for  all  Machinery  Bearings. 

It  prevents  Hot  Boxes.  It  is  the  only  metal  that  protects  and  does 

It  will  not  Cut  or  Heat  Journals.  not  wear  Journals  ;  it  Enamels  them. 

Its  lasting  qualities  are  of  the  highest  order.  It  is  adapted  to  high  and  low  speed 

It  is  a  Self-Lubricant.  Machinery. 

It  saves  a  large  percentage  of  Oil.  It  will   stand  the   heavy   work  of   Rolling, 

It  accomplishes  its  work  with  much  cheaper  Sugar,  Saw  and  Wire  Mills,  etc. 

grades  of  Lubricants.  It  is  especially  adapted  to  all  Steamship 
It  increases  the  Motive  Power.  Bearings. 


Send  your  orders  to  all  dealers,  or  to 


The  James  Robertson  Co.  Ltd.,  Toronto 


Montreal 
Winnipeg 
St.  John,  N.B. 
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BUSINESS  CHANGES. 

DIFFICULTIES,  ASSIGNMENTS, COMPROMISES 

RW.  RUNCIMAN,  merchant,  Gode- 
rich, has  assigned  to  C.  B.Armstrong, 
•   London. 

W.  Ronald,  crockery  and  glassware,  St. 
Boniface,  Man.,  has  assigned. 

A.  H.  Falardeau,  general  merchant,  Spen- 
cer's Cove,  Que.,  has  assigned. 

W.  M.  Ronald,  crockery  and  glassware, 
St.  Boniface,  Man.,  has  assigned. 

Telespore  Prevost,  hardware  merchant, 
Montreal,  is  offering  to  compromise. 

A  meeting  of  the  creditors  of  the  Can- 
ada Plating  Co.  will  be  held  31st  inst. 

The  stave  mill  of  T.  A.  Huston  &  Co.,  of 
Dresden,  has  been  seized  by  ihe  sheriff. 

Wm.  Hall,  ship  owner,  of  Toronto,  has 
made  an  assignment  to  E.  K.  C.  Clarkson. 

Isaac  H.  Allen,  lumber  merchant,  Inter- 
national Bridge,  has  assigned  to  the  sheriff. 

Andrew  Durocher,  general  merchant, 
Belle  River,  Ont.,  has  assigned  to  John  C. 
Her. 

E.  Ileenis,  general  merchant,  Rigaud, 
Que.,  is  offering  to  compromise  at  75c.  on 
the  dollar. 

A.  B.  Fontaine,  general  merchant,  Rouge- 
mont,  Que.,  has  compromised  at  40c.  on  the 
dollar,  cash. 

W.  T.  Mitchell,  blacksmith  and  carriage 
maker,  Palmerston,  has  assigned  to  Chris- 
tian Kloepfer. 

R.  G.  Gaucher,  hardware  merchant,  Mon- 
treal, has  settled  with  his  creditors  at  40c. 
on  the  dollar  cash,  business  to  be  continued 
by  G.  G.  Gaucher. 

Felix  Mongeau,  joiner,  Montreal,  has  as- 
signed on  demand  of  A.  Dion  et  al.,  brok- 
ers, and  Mr.  A.  Dion  has  been  named  pro- 
visional guardian.  A  meeting  of  creditors 
will  be  held  on  the  28th  December.  The 
assets  are  a  couple  of  properties.  The  lia- 
bilities amount  to  $5,400. 

Geo.  Alex.  Gray  and  Joseph  Ney  Babson, 
doing  business  under  the  name  of  the  Can- 
ada Plating  Co.,  Craig  street,  Montreal, 
have  assigned.  There  are  about  fifty  credi- 
tors, but  the  amounts  are  small,  the  largest 
being  the  Mohons  Bank  (secured),  $750;  J. 
H.  Timmins,  $293  ;  W.  McLaren  &  Co., 
Guelph,  $165,  and  Thos.  Tnhey  &  Co.,  $400. 
An  application  has  been  made  to  call  in  J. 
N.  Babson,  one  of  the  partners,  who  is  said 
to  be  absent. 

A.  H.  Palardeau,  general  merchant,  Sil- 
lery  and  Ancienne  Lorette,  Que.,  has  as- 
signed his  estate  on  demand  of  Thibaudeau 
&  Freres.  The  assets  are  $36,220  and  lia- 
bilities $37,960.  The  creditors  are  princi- 
pally Quebecers,  and  include  the  Banque 
Jacques  Cartier  for  $5,663,  the  Banque 
Nationale  for  $2,402,  and  the  Banque  du 
Peuple  for  $2,877.  Napoleon  Matte  has 
been  named  provisional  guardian,  and  a 
meeting  of  creditors  will  be  held  on  the  29th 
December. 


PARTNERSHIPS    FORMED    AND    DISSOLVED. 

Ruiter  &  Mcintosh,  founders,  Cowans- 
ville,  Que.,  have  dissolved. 

Alida  Bruton,  wife  of  John  S.  Prince,  has 
been  registered  proprietress  of  the  firm  oi 
J.  S.  Prince  &  Co.,  house  furnishings, 
Montreal. 

L.  N.  and  Joseph  E.  Noiseux  have  -  regis- 
tered a  partnership  in  Montreal  to  C3rry  on 
business  as  hardware  merchants,  under  the 
style  of  L.  N.  &  J.  E.  Noiseux. 

SALES  MADE  AND   PENDING. 

The  general  stock  of  Lemire  &  Frere, 
Drummondville,  Que.,  has  been  sold  at  41^ 
cents  on  the  dollar. 

At  Suckling's  auction  rooms,  Toronto,  on 
Wednesday,  the  stock  of  J.  J.  Mclndoo, 
general  storekeeper,  Caledonia,  amounting 
to  $8000,  was  sold  to  R.  B.  Jermyn,  of 
Acton,  at  61  cents  on  the  dollar.  The 
general  stock  of  A.  S  eep,  Seagrave,  amount 
ing  to  $1,400,  was  sold  to  M.  Burk  at  *>7% 
cents  on  the  dollar. 

CHANGES. 

E.  A.  Cole,  hardware  merchant,  Carleton 
Place,  has  sold  out  to  Wm.  Muirhead,  who 
takes  possession  Jan.  1. 

Mulholland  &  Co.,  manufacturers  of  mould- 
ing and  wire  mattresses,  Toronto,  have  been 
succeeded  by  Manchee,  Wilson  &  Adam- 
son. 

The  interest  of  T.  and  W.  Murray  in  the 
firm  of  Murray  &  Tuffy,  general  merchants, 
Cobden,  has  been  purchased  by  Edward 
Tuffy. 

FIRES. 

John  Boyd,  blacksmith  and  carriage  mak- 
er, Baltimore,  has  been  partially  burned 
out. 

G.  Mitchell  &  Son,  general  merchants, 
etc.,  Cobourg  and  Baltimore,  have  had  their 
store  at  the  latter  place  destroyed  by  fire 


U.  S.  IMMIGRATION. 

According  to  figures  published  by  the 
Bureau  of  Statistics,  the  immigration  into 
the  United  States  for  eleven  months  of  the 
current  year  has  been  less  than  half  as  great 
as  for  the  same  period  of  1893 — or  233,891, 
compared  with  486,276.  There  has  been 
a  noteworthy  increase  in  the  proportion  of 
women  immigrants,  the  number  of  male  im- 
migrants being  reported  as  300,884  for  eleven 
months  of  1893,  and  female,  185,392,  while 
this  year  there  have  been  132,546  male  and 
101,345  female,  and  during  November  there 
were  more  than  7,000  female  immigrants  to 
8,000  male.  "Assuming,"  remarks  N. Y.  Jour- 
nal of  Commerce,  "  the  immigration  of  the 
present  month  to  be  no  larger  than  that  of 
November,  the  total  for  theyearwill  bebarely 
250,000,  or  not  more  than  half  the  average 
annual  immigration  since  1880,  while,  accord- 
ing to  figures  published  by  Superintendent 
Stump,  the  current  record  of  steerage  passen- 
gers from  and  to  this  couutry  by  the  trans- 
atlantic lines  shows  the  number  of  departures 
to  be  greatly  in  excess  of  arrivals." 


THE  USES  OF  ALUMINUM. 

THERE  has  been  so  much  said  and 
written  about  aluminum  recently, 
says  a  writer  in  N.Y.  Hardware,  that 
one  would  think  the  subject  well-nigh  ex- 
hausted ;  yet,  perhaps,  from  a  manufactur- 
ing standpoint  no  metal  just  now  deserves 
more  notice  than  it,  especially  when  we  take 
into  account  the  fact  that  it  ranks  first 
among  metals  in  quantity  and  extent  of  dis-  _ 
tribution,  one-twelfth  of  the  earth's  crust 
being  composed  thereof.  It  is  tenacious, 
malleable,  ductile,  and  does  not  readily  oxi- 
dize. It  is  certainly  worthy  ot  attention, 
when  we  take  into  consideration  the  diverse, 
as  well  as  the  diametrically  opposite,  ways 
into  which  it  can  be  manufactured.  Like 
iron,  it  can  be  made  into  many  useful  cook- 
ing utensils,  such  as  coffee  pots,  saucepans, 
dishpans,  and  a  number  of  others  of  a  simi- 
lar nature.  Things  of  this  character  made 
from  aluminum  have  many  advantages, 
some  of  which  are  that  the  metal  is  entirely 
free  from  poison  ;  the  food  cooks  quickly 
without  burning,  and  the  utensils  are  very 
light,  aluminum  being  nearly  three  times 
lighter  than  iron  and  three  and  a  half  times 
lighter  than  copper.  There  are  a  few  things 
that  attack  it,  but  which  are  not  met  with  in 
cooking  ;  caustic  alkalies  consume  alumi- 
num rapidly,  muriatic  acid  slowly,  and  nitric 
acid  only  at  a  high  temperature.  The  hard- 
ware merchant  not  only  keeps  the  above 
ware,  but  can  sell  you  hinges,  bells,  keys, 
locks,  bolts,  and  many  things  in  the  elec- 
trical line. 

Then  again,  like  gold  and  silver,  it  is 
worked  into  many  things  that  are  ornamen- 
tal, for  at  any  jeweller's  can  be  seen  napkin- 
rings,  watch-chains,  match-safes,  stick-pins, 
hair-pins,  tooth-picks,  lockets  with  stones  set 
in  them,  and  a  hundred  and  one  other  trinkets 
too  numerous  to  mention.  The  optician  uses 
it  in  many  ways,  especially  in  the  making  of 
opera-glasses,  and  even  the  painter  has  a 
powder  which,  when  mixed,  gives  it  a  silver- 
like lustre. 

Owing  to  its  lightness,  the  dentist  uses  it 
to  take  the  place  of  gold  in  making  the  plates 
for  artificial  teeth  and  in  the  capping  of  teeth. 
One  of  the  finest  alloys  is  aluminum  bronze, 
which  has  the  color  of  gold  and  is  capable 
of  taking  a  high  polish;  it  has  the  tenacity  of 
steel,  and  from  which  very  fine  castings  can 
be  made,  and  is  composed  of  90  per  cent, 
copper  and  10  per  cent,  aluminum.  Many 
military  accoutrements  are  made  from  it, 
owing  to  lightness  and  strength.  So  it  can 
be  readily  seen  that  while,  at  the  present 
time,  aluminum  is  used  by  such  businesses 
as  are  not  closely  connected,  yet  as  its  pro 
duction  is  gradually  being  diminished  in  the 
way  of  cost,  so  its  benefits  are  being  just  so 
gradually  recognized  by  others  who,  but  a 
short  time  before,  could  see  no  good  in 
aluminum  from  a  commercial  basi«. 


Gait  wants  a  general  town  mail  delivery 
system  inaugurated. 
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LIFE  WITHOUT  RUBBER. 

IN  our  own  day,  says  a  writer  in  Long- 
mans' Magazine,  it  really  seems  as  if  we 
couldn't  possibly  get  on  without  india 
rubber  and  gutta  percha.  Though  both  are 
of  comparatively  recent  introduction,  the 
number  of  purposes  to  which  they  are  ap- 
plied is  so  immense  that  our  civilization 
without  them  would  at  least  be  very  different 
from  the  form  in  which  we  actually  know  it. 
To  lump  a  few  miscellaneous  examples  in  a 
single  paragraph — without  those  two,  sub- 
marine cables  would  be  almost  impossible, 
telegraphy  would  assume  many  unlike  modi- 
fications, goloshes  would  not  exist,  water- 
proofs and  mackintoshes  would  be  a  beauti- 
ful dream,  and  a  rubberless  world  a  hideous 
'eality.  Elastic,  in  the  sense  in  which  ladies 
use  the  word,  for  tying  hats  or  making  gart- 
ers, wouldneverhave  been  evolved  ;  tobacco 
pouches  would  still  be  of  silk  or  leather,  our 
combs  would  be  of  horn,  and  our  buttons, 
paper  knives,  penholders  and  pipes  much 
dearer  than  at  present. 

As  for  machinery,  where  would  it  be  with- 
out india  rubber  cinctures  and  tubes  and 
cups  and  valves  and  buffers  ?  Where  would 
engineering  be  without  the  endless  minute 
applications  of  the  elastic  gum  ?  Where 
would  surgery  be  without  the  innumerable 
devices,  the  syringes  and  squirts,  the  belts 
and  bandages,  of  which  india  rubber  forms 
the  sole,  and,  as  it  seems  to  us  now,  indis- 
pensable basis  ?  Fancy  putting  out  tires 
without  the  invaluable  hose  ;  fancy  whirring 
manufactories  without  the  inevitable  gear- 
ing. The  bicyclist  would  miss  his  pneu- 
matic tires ;  the  artist  would  miss  his  ever 
handy  eraser. 

When  we  go  to  the  dentist,  which  is  al- 
ways in  itself  a  delightful  excursion, a  happy 
hour  is  made  happier  for  us  by  the  india 
rubber  sheet  with  which  he  dexterously  con- 
trives to  check  undue  loquacity.  When  we 
go  to  the  gymnasium  half  the  apparatus  we 
employ  is  based  on  it.  And  what  would 
life  be  at  the  present  day  without  india  rub- 
ber hot  water  bottles  ? 


HE  AWAITED  INSTRUCTIONS. 

A  Birmingham  manufacturer,  who  found 
himself  overwhelmed  by  a  sudden  rush  of 
orders,  and,  in  consequence,  unable  to  fulfil 
his  promise  to  deliver  the  goods  by  a  specific 
date,  says  "Vulcan"  in  Ironmonger,  received 
a  letter  from  a  country  ironmonger  bitterly 
complaining  of  the  delay,  and  asking  what 
he  should  do,  as  a  customer,  after  calling  day 
after  day,  and  being  assured  the  goods  were 
certain  to  arrive  on  the  following  day,  had 
called  him  a  "  liar ".  The  only  comfort 
the  poor  ironmonger  got  was  a  postcard 
asking  the  size  of  the  gentleman  who  had  so 
far  forgotten  himself.  "  I  am  afraid  that  iron- 
monger has  lost  his  self-respect,  or  he  would 
have  ordered  the  gentleman  out  of  his  shop 
without  waiting  for  the  advice  of  the  Birm- 
ingham manufacturer  " 


MUNN'S  LIQUID  GLUE 

Received  the  Highest  Award 

WORLD'S  FAIR,  1893 

In  competition  with 

American  Glues 
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Books  for  Retailers 

Published  for  the  good  of  the  trade. 


Ideas  for  Hardware  Merchants 

As  its  name  implies  it  is  full  of  ideas 
for  the  retail  hardware  merchant. 

PRICE,  SO  CENTS  (Half  Price 

Buying-,  Handling-  and  Selling  of  Tea 

Being   the    experience   of    the    most 
prominent  and  successful  merchants. 

PRICE,    25    CENTS. 

Pitfalls  of  the  Dry  Goods  Trade 

This  is  another  batch  of  Prize  Essays 
full  of  valuable  information. 

PRICE,  10  CENTS 

Sent,  postpaid,  on  receipt  of  price 
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A   POWERFUL    ELECTRO-MAGNET. 

A  RECENT  despatch  to  The  New  York 
Times  from  Wi'lett's  Point,  N.Y., 
tells  of  a  big  twelve-inch  gun  stand- 
ing on  the  ramparts  there.  It  is  an  innocent 
looking  gun,  and  a  big  coil  of  telegraph  cable 
wound  around  the  muzzle  end  of  the  piece 
suggests  that  it  has  become  fractured  and 
that  the  Government  is  experimenting  with 
an  economical  method  of  repairing  broken 
down  ordnance.  The  gun,  however,  is  the 
most  powerful  electro-magnet  in  the  world, 
excepting  those  of  nature's  own  construction 
at  the  imaginary  points  of  the  earth  known 
as  the  magnet  poles. 

The  big  magnet  is  the  invention  of  Col. 
W.  R.  King,  commander  of  the  Engineer 
Corps  of  the  United  States  Army  stationed 
there,  and  some  very  interesting  experiments 
have  been  made  with  it.  When  Col.  King 
conceived  the  idea  of  building  an  immense 
electro-magnet,  he  had  no  thought  of  its 
possibilities.  There  entered  into  the  con- 
struction of  the  first  magnet  two  huge  guns, 
some  pieces  of  iron,  and  a  good  many  miles 
of  heavy  insulated  telegraph  wire.  The  guns 
stood  on  carriages  on  top  of  the  fort.  The 
pieces  of  iron  were  fastened  across  the 
breeches  of  the  cannon,  and  were  held  in 
place  by  chains,  forming  a  horseshoe.  The 
telegraph  wire  was  wound  around  the  muz- 
zle ends  of  the  guns,  making  two  immense 
spools.  The  current  of  electricity  was  sup- 
plied by  a  dynamo,  and  the  first  time  the 
magnet  was  charged  it  developed  marvelous 
power.  The  work  undertaken  simply  as  an 
experiment  soon  became  a  matter  of  great 
importance.  The  magnet  had  not  been  long 
in  existence  when  it  was  discovered  that  it 
would  derange  a  vessel's  compass  at  a  dis- 
tance of  six  miles  from  the  fort.  The  dis- 
covery suggested  that  if  in  time  of  war  an 
enemy's  ships  attempted  to  pass  the  fort 
under  cover  of  darkness  or  during  the  pre- 
valence of  a  heavy  fog,  when  the  pilots 
would  have  to  depend  solely  upon  the  ship's 
compass,  the  commanders  of  the  warships 
would  probably  find  their  vessels  ashore  near 
Willet's  Point,  where  they  could  be  blown 
up  wiih  torpedoes,  or  destroyed  by  the  guns 
of  the  fort. 

Many  experiments  have  been  made  from 
time  to  time  in  testing  the  power  of  the  big 
magnet.  One  of  the  most  interesting  ever 
attempted  was  made  under  the  personal 
supervision  of  Col.  King.  A  number  of 
pieces  of  railroad  iron  were  placed  near  the 
muzzles  of  the  guns,  and  the  current  of  elec- 
tricity turned  on.  Immediately  the  rails 
flew  to  the  magnet,  and  were  held  as  fast  as 
if  they  had  been  welded  to  its  immense  core. 
Col.  King  then  had  one  end  of  a  large  chain 
fastened  around  the  pieces  of  iron  to  ascer- 
tain the  amount  of  power  necessary  to  pull 
them  away  from  the  magnet.  The  other 
end  of  the  chain  was  attached  to  a  capstan, 
that  was  held  firmly  in  place  by  long  stakes 
driven  into  the   ground.     When   everything 


was  in  readiness  for  the  test  the  capstan 
bars  were  manned  by  eight  stalwart  en- 
gineers, and  they  endeavored  to  pull  the 
railroad  iron  away  from  the  magnetized 
guns.  After  straining  for  some  time,  the 
stakes  holding  the  capstan  in  place  gave 
way  and  it  toppled  over.  The  railroad  iron 
had  not  even  moved  on  the  face  of  the 
magnet.  The  dynometer  which  had  been 
attached  to  indicate  the  amount  of 
strain  the  magnet  would  stand  showed 
that  it  had  resisted  22,500  pounds.  It  was 
found  impossible  to  disturb  the  pieces  of 
railroad  iron  until  the  electricity  had  been 
shut  off. 

Some  time  ago  Col.  King  caused  to  be 
made  the  one-gun  magnet.  Thirteen  miles  of 
half-inch  insulated  telegraph  cable  was  used 
in  making  the  coil  on  the  gun.  Tests  with 
this  magnet  showed  that  it  possessed  almost 
asmuch  as  power  the  first  one,  wheretwoguns 
were  used  for  the  core.  A  number  of  ex- 
hibitions of  the  working  of  this  electro- 
magnet were  given  before  the  members  of 
the  American  Society  for  the  Advancement 
of  Science.  One  of  the  exhibitions  attracted 
a  great  deal  of  attention,  as  it  best  illustrated 
the  power  of  the  magnet  muzzle  of  the  gun. 
The  balls  weighed  on  an  average,  430 
pounds  each.  The  first  one  was  placed 
under  the  muzzle  of  the  gun,  and 
notwithstanding  the  smallness  of  the 
point  of  contact,  made  so  by  the  shape  of 
the  suspended  object,  the  ball  was  held  very 
firmly.  A  second  cannon  ball  was  placed 
under  the  first  one  ;  then  a  third  was  put 
under  the  second,  and  when  the  fourth  ball 
was  held  up  by  the-  magnetic  attraction  ex- 
clamations of  surprise  came  from  the  spec- 
tators. The  smallness  of  the  central  point 
of  bearing  of  each  cannon  ball,  in  the  rigid 
manner  in  which  the  four  iron  spheres  were 
held  up,  was  considered  to  be  the  best  ex- 
hibition of  the  magnet's  power. 

During  the  recent  series  of  experiments 
an  iron  tray,  heaped  up  with  old  horseshoes, 
big  iron  spikes,  nuts,  bolts,  and  other  articles 
made  of  iron,  was  given  to  a  soldier,  and  he 
was  directed  to  hold  the  tray  in  front  of  him 
and  walk  toward  the  magnet.  When  the 
soldier  arrived  at  a  point  about  fifteen  feet 
from  the  gun  the  contents  of  the  tray  de- 
parted with  a  rush  and  lodged  on  and  about 
the  muzzle  of  the  big  gun.  The  soldier  had 
all  he  could  do  to  keep  the  tray  from  follow- 
ing the  scrap  iron.  This  test  has  staggered 
the  possibilities  of  big  electro-magnets  being 
used  to  defend  forts  and  earthworks  from 
land  attacks.  A  row  of  them  of  sufficient 
power  would  draw  the  smaller  arms  out  of 
the  infantry  while  the  advancing  column 
was  still  some  distance  from  the  place  of  at- 
tack, leaving  the  soldiers  at  the  mercy  of  the 
garrison  of  the  fort. 


Swear  not  to  give  long  credits  the  New 
Year,  and  your  chances  for  happiness  will 
be  all  the  better. 
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Radnor  Forges,  Que.      Three  Rivers. 
Lac  a  lac  Tortue.  Grand  Piles. 


GEO,  E.  DRUMMOND,    ■ 
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—  AND  — 

ONTARIO   COMMERCIAL  LAW, 

1894. 

This  edition  has  had  the  advantage  of  revision  by  ex- 
perts, and  is  the  most  accurate  and  complete  Tariff  pub- 
lished. Besides  containing  the  Latest  Tariff  Changes, 
Departmental  Rulings  Foreign  MoneyTables  (Sterling, 
Francs,  Marks,  Florins  of  Austria,  Florins  of  the  Neth- 
erlands, Metres  into  Yards,  Kilos  into  lbs.,  etc.),  there 
has  been  added  a  Resume  of  Commercial  Law  of 
Ontario,  prepared  by  the  most  eminent  firm  of  commer- 
cial lawyers  in  our  country.  This  book  is  up-to-date, 
and  will  be  mailed  upon  receipt  of  price — FIFTY 
CENTS. 

The  McLean  Publishing  Company,  Toronto. 


THE 

Best  Upsetter 

A  Poor  Upsetter  meaDS  to  the  black- 
smith who  buys  o^OEA^  it  money  thrown 
away.  In  the  ^^-^/fy-long  run  it  don't 
pay  a  merchant  a\J^>  to  handle  goods 
that  are  not  sat-  3>/st£P^  isfactory  to  his 
customers.  Jardine's  Patent  Tire  Upsetter 
is  reliable  and  durable,  and  moderate  in 
price, 


A.  B.  JARDINE  &  GO. 

Manufacturers  Blacksmiths'  Tools 
HESPELER,  ONT. 

1879 ESTABLISHED 18  79 

Essex  Handle  and  Wood-Turning  Work 


You  can  make  no  mistake  by  placing  your  order  for 
Axe  Handles  with  us.  Our  Shaved  Pattern  Second 
Growth*  Axe  Handle  is  undoubtedly  the  best  handle  in 
the  market.  Our  Polished  Octagon  Axe  Handle  cannot 
be  improved.  Our  Second  Growth  O-k  is  a  beauty. 
Our  limbers  the  toughest  and  patterns  the  best.  Ship- 
ment for  June  and  July  exceeds  three  thousand  dozen. 
Let  us  have  your  specification  for  future  shipment  now 
and  you  will  be  pleased. 

GARDNER  BROS.  &  CO.. 

ESSEX,    ONT. 
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ONTARIO 
NUTWORRS' 
,   .    PARIS 
ONT. 


Ontario  Nut  Works,  Paris 

BROWN  &  CO. 

Manufacturers  of 

All   sizes   of  Hot    Pressed 
Nuts,  Square  and  Hexagon 


CALCINED 
J    LAND 


PLASTER 


We  manufaciure  from  the  best  rock 
only.  We  guarantee  our  plaster  a 
first-class  article.      Write  for  Prices. 

WINDSOR  PLASTER  CO. 

Windsor,  N.  S. 

WE   WANT 

To  send  a  man  to  every  store  in  Canada  to  show 
samples  of  our  goods,  and  would  pay  for  a  seat  in 
a  conveyance  driving  through  the  country.  State 
terms  and  route  now  covered.  B.  M.,  care  of 
MacLean  Pub.  Co.,  10  Front  E.,  Toronto. 


We  have   just  put   in  New  Machinery,  by 
which  we  can  turn  out 

HAMMERS  AND  SLEDGES 

OF  EVERY   KIND 

At  low  r  prices  than  ever  before. 

Only  best   steel  used. 
Write  for  fuller  particulars. 

JOSIAH   FOWLER, 

ST.  JOHN,  N.B. 


HORSE  CLIPPERS 

GEM  AND  H.  BOKER 

Finest  Quality.  New  stock  just  arrived. 


Rice  Lewis  &  Son 

LIMITED 

TORONTO       -       -       ONT. 


For  Plumbers'and  Steamfitters5 


Brass  Supplies 
Flush  Tanks 
Tank  Boards  and 
Closet  Seats 


THE 


Stevens  Mfg.  Co. 


London,  Ont. 


LAKE  SHIPPING. 

UPON  the  departure  of  the  last  grain 
fleet  from  port  The  Chicago  Inter- 
Ocean  reviews  the  lake  navigation 
season.  This  year  has  been  worse  than 
last,  and  that  was  the  worst  year  that  had 
ever  been  experienced  up  to  ihat  time. 
There  was  a  deficiency  of  grain  to  transport, 
the  season  opened  a  month  too  early  for  the 
interests  of  the  vessel  men,  and  rates  went 
down  beyond  any  precedent.  The  western 
movement  of  the  milling  trade  increased 
the  flour  shipments,  and  the  scraping  up  of 
iron  ore  off  thi  surface  of  the  ground  with 
steam  shovels  increased  the  ore  shipnents. 
The  average  rate  on  corn  from  Chicago  to 
Buffalo  was  1.19c.  per  bushel,  as  compared 
with  1.43c.  last  year;  the  rate  on  ore  from 
Chicago  to  Lake  Erie  ports  was  46.12c.  per 
ton,  as  against  56. i6c,  though  the  ore 
rate  from  Duluth  was  less  than  a 
cent  below  that  of  last  year  ;  the  rate 
on  coal  from  Buffalo  to  Duluth  aver- 
aged 24.98c.  per  ton,  as  against  29.16c, 
while  there  was  an  increase  of  a  little  more 
than  a  cent  a  ton  on  coal  from  Buffalo  to 
Chicago.  The  rate  on  corn  did  not  go  below 
one  cent  a  bushel  last  year,  but  this  year  it 
touched  three-quarters.  The  half  million 
bushels  of  wheat  sent  to  Ogdensburg  is  said 
to  have  been  destined  for  New  England  for 
feeding  purposes,  and  it  is  conjectured  that 
800,000  bushels  of  the  wheat  shipped  to  Buf- 
falo and  Erie  was  for  feeding  purposes,  and 
in  addition  to  this  large  quantities  of 
"  ground  wheat"  came  east  for  feeding  pur- 
poses. 

For  the  year,  compared  with  1893,  the 
flour  shipments  by  lake  show  a  large  in- 
crease. From  Chicago  and  South  Chicago 
they  amounted  to  2,190,385  barrels,  as 
against  1,472,060  in  1893  ;  wheat  fell  off 
more  than  5,000,000  bushels,  which  is  over 
one-fourth  ;  corn  fell  from  63,000,000  to 
35,000,000  bushels,  in  round  figures,  and  oat 
shipments  fell  about  a  third,  7,500,000 
bushels. 

The  total  shipments  of  iron  ore  by  lake 
greatly  exceeded  those  of  last  year,  being 
7,776,547  tons,  against  5,880,918  in  1893  and 
8,545,313  in  1892.  Lumber  shipments  from 
Lake  Superior  increased,  but  from  Lake 
Michigan,  Green  Bay  and  Lake  Huron  the 
business  has  been  bad. 

The  lake  lines  are  said  to  have  done  more 
business  than  ever  before  in  carrying  mer- 
chandise east  and  west.  Never  before 
were  they  such  sharp  competitors  of  the  all- 
rail  routes. 

A  few  vessels  have  earned  six  or  seven 
per  cent,  this  year,  but  many  have  lost  and 
many  have  earned  little,  and  two  per  cent. 
is  estimated  as  an  average  dividend.  Better 
business  is  expected  next  year  ;  ore  ship- 
ments promise  to  be  large,  the  vast  quanti- 
ties of  wheat  stored  in  Chicago  will  go  east 
some  time,  and  better  general  business  in 
the  spring  is  counted  on.  Two  months  of 
rates  that  a  short  time  ago  would  have  been 
thought  very  moderate  would  send  orders  to 
the  like  shipyards  for  more  steamers  of 
3,000  and  4,000  tons  burden. 


HEliLiO ! 

Is  that  the  HARDWARE! 

We  wish  to  thank  your  readers  for  the  or- 
ders we  have  received  during  the  past 
year,  and  1895  (inds  us  in  a  better  posi- 
t  on  than  ever  to  fill  any  orders  entrusted 
to  us  in  the  lines  of  Wringers,  Washers, 
Churns,  Mangles,  etc. 

Our  aim  is  GOOD  GOODS  and  prompt 
shipments. 


DOWSWELL  BROS.  &  GO. 

HAMILTON,  ONTARIO 

t  L  HJLDIiiiTilS,  -  Montreal 


Ramsays 

Pure  Lead 
Mixed  Paints 
Oil  Stains 
Varnishes 

ARE    AHEAD 


Long  Folding-Handle  Dnst  Pan 

HANDLE    FOLDS 

As  shown   by  the  Cut. 

While  in  use  stands  erect, 
locked  in  place. 

Now  Made  in 


P.S  — We  are  making  215c.  and  50c.  line  of 
Sham  Holders  as  well  as  our  Tarbox 
Holder,  which  retails  at  75c. 

TARBOX  BOOS-,  Toronto. 


Be  Sure 


The  brand 
reads 


JOHN  LUCAS  &  CO.'S 


And  you  will  get 
the  old   .   . 


Original,  and 
Only  Reliable 
And  Durable 
Green 


Imperial 

French 

Green 


—OF  THIS  NAME 
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J.  H.  FARR  &  GO. 


TELEPHONE    1780. 


wins  of  FINF  VARNRHFS  m  St  m  W  *  M  Works 

MIL      VnlllllUIILU  ST.  JOHN,  NEW  BRUNSWICK 


Shellacs,  Japans,  Asphaltums,  Oil  Soap,  Roofing  and  Paving  Pitch, 
Tarred  Felt  and  Building  Paper. 

Importers  and  Dealers  in  Bronze  Powders,  Gold  and  Metal  Leal. 
8  to  16   MORSE  STREET,       -       -       TORONTO,     QNT. 


Make  first-class  Track  Bolts,  Machine  Bolts,  Car  Bolts, 
Steel  and  Iron  Girder  and  Boiler  Rivets,  Square  and 
Hexagon  Nuts.  Lag  Screws,  Wharf  and  Railway  Spiked, 
Bolt  Ends.  Montreal  Agent, 

D.  S.  McINTYRE,  Royal  Insurance  Building 


0„pobatE  „       j0SEpH  RODGERS  &  SONS, 


Limited. 


MANUFACTURERS    OF 


Pocket  and  Table  Cutlery,  Scissors,  Razors,  Erasers,  Etc. 

These    goods    have    fully    maintained    their    reputation    as    the    best    cutlery    in    the    world    for    over 

ONE    HUNDRED   AND  FIFTY  YEARS. 

Any  Infringements  of  our  Name  and  Corporate  Mark  will  be  promptly  prosecuted. 


bole  Agents  tor  Canada, 


JAMES  HUTTON  &  CO., 


Montreal 


CURRENT    JWAR^ET    QUOTATIONS. 


Tobonto.  Dec.  28,  1894. 
These  prices  are  for  such  qualities 
and  quantities  as  ar»  usually  or  fered 
by  rer.ail  dealers  on  the  usual  terms 
of  credit,  the  lowest  figures  being  tor 
larger  quantities  and  prompt  pay. 
Large  cash  buyers  can  frequently 
mahe  purchases  at  better  prices. 
The  Editor  is  anxious  to  be  informed 
at  once  of  any  apparent  errors  in 
this  list,  as  the  desire  is  to  make  it 
perfectly  accurate. 

METALS. 

Tin. 

Liamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  184    19 

Straits "     •■•■  18     18^ 

Tin  Plates—  Charcoal  Plates,  Bright. 

M.L.S.  equal  to  Bradley  Per  box 

I.C.,  usual  sizes *5  25 

Tv  "  6  50 

ixx,      "  7  75 

Raven  &  P.D.  Grades- 

I.C.,  usual  sizes 3  75    4  oo 

r  y  •'  4  75     5  00 

iv-v  "  5  75     6  00 

t'IyX        "  6  75     7  00 

lie    124x17         3  50    3  75 

D.G.,LS4X1/  450    4  75 

Six.- ■-•■' :•• *6  "°° 

jVo<e.-Other  brands  might  be  shaded 
by  25c.  perhox. 

Coke  Plates— Bright 

Bessemer  Steel— 

I.C.,  usual  sizes   3  10    A  £ 

I.C.,  special  sizes 3  li>    6  so 

Charcoal  Plates—  Terne. 

DeanorJ.G.  Grade- 

T  C  20  X  28,  112  sheets   . .     6  50    6  75 

Ii.  Terne  Tin 8  75    9  00 

Charcoal  Tin  Boiler  Plates. 

Cooklev  Grade-  Per  lb. 

XX    14x56,  50  sheet  bxs  ) 

"  ■        14x60,  "  \  6c,    6}c 

1^x65,  ) 

Tinned  Plates 

72x30  up  to  24  gauge 6}    6} 

26  b*     ' 

28        ',■     7i    ^ 

Iron  and  Steel. 

Base  Price 
Common  Ba<r,  per  100  lb    ..     ....    1  P0 

Refined     "  ••    2  35    2  65 


Horse  Shoe"    per  1001b...  2  60  2  75 

Band               "           "             ..  2  25  2  30 

Hoop               "            '             ..  2  20  2  25 

Swedish         "           "             ..  4  00  4  25 

Sleigh  Shoe  Steel 2  50 

Tire  Steel    3  00  3  25 

Machinery 2  75  3  00 

Cast  Steel,  per  lb    0  10  0  14 

Russian  Sheet        "         0  104  0  11 

Tank  Platesl-5  and  thicker  2  00  2  25 

Boiler  Rivets 4  "50  5  00 

Boiler  Tubes. 

i-inch    10Jc 

-inch  13J 

Steel  Boiler  Plate. 

\  inch  $2  45 

16     "      2  35 

»<£      "      ndthicker 2  25 

Sheet  Iron, 

8  to  20  gauge  2  40  2  50 

22  to  24      "      2  25  2  35 

26  "      2  35  2  45 

28  "      2  50  2  65 

Canada  Plates. 

Alldull 2  15 

J  polished 2  25 

All  Bright  2  50    2  85 

Iron  Pipe. 

Wrought  674  to  70  p.c. 
Galvanized,  50  to  50  &  5  per  cent. 
Cast,  soil,  2,  3,  4  and  5  in.,  16  to  20  ft. 

Galvanized  Iron. 

Adams— Mars  Best  and  Queen's  Head 

■  4} 
5 

•31 

i\ 
6 


16  to  24  gauge,  per  lb 44 

26gauge,  "       4| 

28     "  "       5. 

Gordon  Crown— 

16  to  24  gauge,  per  lb  4 

26  gauge,  "         41 

28      "  "  it 

Note— Cheaper  grades  about    }  cen 

per  lb  less. 

Chain. 


Proof  Coil, 3-16inch,  per  lb 6    6  3-5 

1        " 

4§ 

44 

•  c           5-16"            " 

4* 

4* 

%      " 

4J 

« 

7-16  "              l 

•• 3g 

4 

V4       " 

8t 

8* 

%       " 

2§ 

3 

"           %       »            " 

....2  4-5 

24 

Trace,  per  doz.  pairs    .. 

....$3  60    5  90 

German  coil,  per  100  ft 

....  1  65    2  70 

Jack  chain,  iron,  single, 

per 

....  0  13    0 

5(1 

Jack  chain,  double,  per 

doz 

....  0  15     . 

Jack  chain,  brass,  single,  per 

dozyards 0  20    110 

Copper — Ingot. 

English  B.  S   ton  lots  0  10    0  10J 

Lake  Superior  0  10    0  10J 

Bolt  or  Bar. 
Cut  lengths,  round,  4  to  Jin.  $0  20  $0  22 
"  round  &  square 

1  to  2  in 0  18    0  19 

Vote— Complete,  lengths  abou,  Ifteen 
feet,  from  3  to  5  cents  a  pound 

Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60  $0  14    0  16 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  14J  0  164 

Note— Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
3  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  26    0  27 

Braziers.  (In  sheets.) 
4x6ft,25to301bea,perlb..  0  16    0  17 
35  to  45       "  "        ..0  14^  °  154 

"       50  lb  and  above  per  lb  0  14    0  144 
Boiler  <t  T.  K.  Pitts 

Plain  Tinned   per  lb 0  19 

Spun  "         0  23 

Wire. 
Pure,  in  coils — 

Prom  1  to  20  gauge 0  23    0  26 

From  20  gauge,  up 0  26    0  28 

Brass. 
Roll  &  Sheet,  14  to  26  gauge.  0  18    0  20 
27  to  30     "      ..  0  20    0  21 

"       30andup 0  23    0  26 

Sheets,  hard-rolled  2x4  ft...  0  21    0  23 

Zinc  Spelter. 

Foreign,  per  lb 0  04J  0  04} 

Domestic    "     0  0410  044 

Zinc  Sheet. 

5  cwt  casks 0  04| 

Part  casks 0  05 

Lead. 

Imported  Pig.  per  lb 0  23    0  03 

Domestic  "       0  02| 

Bar,  1  pound 0  041 

Sheets,  2J  lbs,  sq.  ft,  by  roll  0  044  0  04$ 
Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 0  041  0  044 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  par  lb  and  30  p.c. 
discount. 

Note— Cut  lengths,  net  price  ton  lots 
30  and  10  p.c.  dis.;  waste  pipe,  in  8ft 
lengths  lists  at  74c. 


Solder.  per  lb. 

Bar  Half-and-half  (guar.)...    0  13    C  134 

Standard  0J.2    0  124 

Wire 0  17    0  19 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb  $0  10    0  104 

Other  makes  "    0    9J  0  10 

White  Lead. 

per  cwt. 
Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons   $4  25 

No.  1  Do 4(0 

No.  2  Do 4  75 

No.  3  Do 3  50 

Brsndram  Bros'.  Genuine 6  00 

"  "       Decorative  5  75 

No.  1  5  10 

f.o.b.  Halifax,  St.  John,  Montreal, 
Toronto, 

Prepared  Paints. 

(In  1,  4  and  1  gallon  tins.) 

Pure,    pergallon $100 

2nd  qualities    "      0  90 

Barn(inbbls)  0  80      0  90 

Colors  in  Oil. 
( 25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green    0  09 

Chrome    "         0  08 

French  Imperial  Green 0  19 

Colors,  Dry 

Yellow  Ochre(J.C.)bbls,p.cwt  1  35  1  40 
"      (J.F.L.S.)"        •'  2  75 

"  Royal  "  "  1  10  1  15 
Venetian  Red,  (best)  "  "  1  80  1  90 
English  Oxides  per  cwt  3  00  3  25 
American  "  )  ,.  ,,  .  9.  .  n 
Canadian     "J  1  25  1  90 

Paris  Green,  per  lb  0  15    0  16 

Burnt  Sienna,  pure,  per  lb 0  08J 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  wlack  "      0  09 

Chrome  Yellows  "      0  12 

"  "  Lemon  pure, 

8  lb.  tins,  per  lb 0  19 

Chrome  Greens  "      0  12 

Golden  Ochre  0  03} 


HARDWARE 


27 


0  54 
0  5? 


0  40 


Varnishes  (in  bbls). 

No.  1  Furni'.ure.      per  gal o  £9 

Extra         '  "        0  90 

Brown  Japan  "        o  65 

Brown  Japan,  Turpentine  p. gal.  0  85 
No.  1  Carriage  ••        1  80 

Gold  Size  Japan       per  gal.  1  00    1  20 
Pure  Orange  Shellac       "       1  95    2  05 

Hard  Oil  Finish       130 

Oil  Shellac 140 

White  Shellac 2  25 

Linseed  Oil  (in  bbls) 

Raw,    per  gal  0  53 

Boiled        "       0  £6 

-»  Turpentine  (in  bbls) 

,  Selected  Packages,  per  gal    0  39 
Castor  Oil. 

Best,  perlb 0  06}  0  07i 

Cod  Oil. 

Cod  Oil,  per  gal 0  50    0  51 

Glue  (  iu  bbls) 

Common,  o  07J  0  08 

French  medal 0  09}  0  (9} 

Cabinet,  sheet..  0  11    0  12 

White, extra  0  16    0  18 

Gelatine   0  20    0  30 

Strip   0  16    0  18 

Coopers    0  19 

A  1  clear  

Liquid  Glue — F.  LePage's,  dis 
25  per  ct.  off  list ;  Munn's,  dis.  25  to  30 
per  cent,  off  list. 
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8  00 
ent 


00 


0  40 


0  20 
0  09 
i  to 


Ammunition — Cartridges. 
B.  B.  Caps,  Dom.  50  and  5  per  cent. 
Kim  Fire  Pistol,  dis   45  p.c    Aruer 
Rim  Fire  Cartridges,  Dom.  50&5  p.c. 
Rim  Fire,  Military,  net  list,  Amer. 
Central  Fire  Pistol  and  Rifle,    18    per 

cent.,  Amer. 
Central  Fire  Cartridges,  pistol  sizes. 

Dom.  30  per  cent. 
Central    Fire    Cartridges,    sporting  Excelsior,  10  per  cent. 

and  military,  Dom.  15  and  5  p,c.                                          Gimlet 
Central  Fire,  Military  and  Sporting    clark.Si  per  do2 0  65 

Amer.  net  list.     B.B.  Caps,  discount  Diamond   sh^n  ..      x  0o 

45  p.c.    Amer. 
Loaded  and    empty  Shells,  "  Trap  " 

and  "  Dominion  '   grade, 25  p.c 


Axle  Grease. 

Per  gross  ...Y 7  00  13  00 

Hi    liTubs. 

Zinc  discount... ..1 3  B0    4  00 

Copper,  discountjpu  p.c.  off  Revis'eU 

list. 
Steel  Clad  20  p.c.  di 

Hells — ^Pand. 
Brass,   60    to  66§ 
Nickel  50  and  10  to  10  p.c 
Door. 

Gongs,  Sargant's A...      •  5< 

"    Peterboro,  di^  50  \  n 
Cow. 
American  make,discoun  t  60.  o>  ■>  and 

5  per  cent. 
Canadian,  dis  45  and  50  \jc. 
Form. 

American, eacn 2  0 

House 
American,  per  lb 0  36 

Bellows. 

Hand,  perdoz  3  35    4  75 

Moulders'     "      7  50  10  00 

Blacksmiths'   discount   85,40  percent 
Belting. 

Agricultural,  50  per  cent. 
No.  1,  leather  dis.  40  &  5  p.c.  to 45  p.c. 
Best,  ditto,  30  to  33}  percent . 
Bench  Stops. 

Perdoz 5  00    6  00 

Bits — Auger. 
Gilmour  -  Jis  60  per  cent. 
Excelsior,  discount  60  percent. 
Rockford  Common,  65  to  65  and  5  p.c, 

"        Perfection,  50 and  10  per  c. 
Jenning's  Gen,  net  list  to  5  p.  cent  di: 

Car. 
Gilmcur's,  47}  to50percb.it 

Expansive 
Clark's,  20  per  cent 


Carpet  Sweepers.  Glass.—  Window. 

Bissell,  per  doz 22  50  Box  Price. 

World            '           21   75  Double 

Daisy,           "         24  00  Star.  Diamond 

Star,             "                                   "  jg  oo  Size  Per          Per  Per 

Crown  Jewel,  per  doz...       .'     ?9  00  United  50  ft      100ft.  50ft. 100 

Grand  RapidB,       '•       ...  30  00    33  00  inches 

Cartridges-*.  Ammunition.  "ft**  »»        »»  J»      »» 

Castors.  4  1  to  50            2  75         3  90 

Bed, new    list,  dis.  50  &  5  to  50  &  10  ri.c.     51  to  60  ...           3  20  ....       4  30 

Plate                  dis.  50  &  5  to  50  &  10  p.c.  61to70  ....        3  50  ....      4  8n 

Cattle  Leaders.  71to80  ....        3  90  ....       6  30 

No  31  and  32,  per  gross  ..         8  50  1125  81  to  85  •■••         *  40  ••••       '  80 

86to90  ....         5  00  ....       6  75 


9   70  91t°95 

■    '"  96  to  100 

1    1°  101  to  105 

1   10  106  to  110 

1  10  111  to  115 


Pilkington. 


8  25 

9  50 

11  25 

13  50 

15  00 

$2  70 

2  90 

3  lo 

3  40 

3  65 

4  15 

4  65 

0  90 

1  50 
5  20 


Shot. 


Nail  and  Spike,  per  gross    2  25 
Blacking,  (Catclipole's). 
No.l,  Egyptian  Blacking 9  00 


2,  "  "  4  50 

Blind  Rollers. 

Annex     per  doz.     1  25     1  76 

1  35    1  85 
1  12    1  20 


Canadian,  common,  20  per  cent. 
Brass  Shot  Shells,  55  and  10  p  c 
Primers,  Djm.  30  per  cent. 
Wads. — Baldwin's. 

perlb    Mascot 
Best  thick  white  felt  wadding,  Erminie 

in  }  lb.  bags 1  00 

Best  thick  brown   or  grey  felt  Blind  and  Bed  Staples 

wads,  in  }  lb.  bags  0  70    All  sizes,  per  lb Oil 

Best  thick  white  card   wads,   in 

boxes   of    500     each,    12   and 

smaller    gauges 0  99 

Best  thick  white  card   wads,  in 

boxes  of  590  each,  10  gauge 0  35 

Best  thick  white  card  wads,   in 

boxes  of  500  boxes.  8  gauge 0  55 

Thin  card  wads  in  boxes  of  1000 


Cement. 

Portland,  car  load  lots 

Thorold 
Queenston       " 
Napanee  " 

Chalk. 

Carpenters'  Colored,  per  Ordinary 

wlr°ss, 0  45    0  75  1st  break.    .. 

White,  lump,  per  owt   ....     0  60    0  65  2nd 

"ed 1 0  05    0  06  3rd 

(rayon,  per  gross   0  14    0  18  4th       " 

Chisels— Socket,  Framing  and  Firmer  5th        " 

American,  dTs  70  and  10  per  cent.  6th       " 

Canadian,  dis    35  per  cent.  7th       " 

Tanged  Firmer  per  doz....     0  85     4  00  "  Picture  Glass 

_    .                        Churns  Pilkington's  ordinary . 

Daisy  or  Leader,    dis.    from   factory   1st  break    4  40 

60  and  2%  per  cent.   From  stock  60   2nd      "        4  70 

per  cent.  3rd      "        5  40 

Clamps.  4th       "        590 

Judd's,dis.20p.c.  *J?      I,'        6  50 

Stearns,  perdoz 3  00  10  00     7th       "        !."!!!!!!!!""!!; "'.'.".'..'.      7  70 

Cllp*'  Gas  Fittings  and  Staple   Brackets 

Axle,  dis.  65  p  c.  Jag   Barwell.  Toronto-Dis.  20  to  25  p. 

Coffee  Mills.  c,  free  of  du*y.     Net  list  on  appli- 

Box 3  60  13  00  cation. 

Side 36O     4  00  Glue  Pots. 

Enterprize,  No.O  135     Tinned,    each   30    

No    2  ..„'    2  70     Enamelled"      0  55    ...... 

Compasses,  Dividers,  etc.  Grindstone  Fixtures. 

American,  dis.,  60}  to  65  p.c.  P.  S.  &  W.,  per  doz 3  60    4  25 

Cradles,  Grain.  Hammers — Nail. 

Canadian,  discount  25  to  30  p.c.  Maydole's    net  list  to  5  per  cent,  dis 

Dies.  Can.  discount  25  to  27}  p.c 

Hart  Mfg.  Co.,  (pipe  dies)  (Amer.  list;  Tack 

rrdls:  ^pe^cen,u   ,.„•         .  .  Magnetic,  per  doz  ..' 110    150 

Hart  Mfg.  Co.,  (boltdies)  (Amer.  list)  Sledge 

dis.  25  per  cent.  Canadian,  per  lb 0  12}  0  13 

Door  Springs.  Ball  Pean. 

Torrey's  Rod,  per  doz 2  00  English  and  Can.,  per  lb       0  25    030 

Coil,    perdoz  0  88    160  Handles 

English,     "        2  00    4  00      Axe         perdoz .'...         75    2  50 

Draw  Knives.  Store  door    "     1  00    1  80 

American,  dis.  70  and  10  p.c.  Chest,  per  doz  pairs  0  40    2  50 

Canadian,  dis   25  to  35  p.c.  Chisel. 


0  15 
Bolts. 

Carriage,  dis,  75  p.c. 
Tire,  dis   60  to  60  and  10  per  cent 
Stove,  dis.,  K0  and  10  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  70  to  70  and  10  per  cent 
Boring  Machines 


Drills — Hand  and  Breast. 


Firmer 


per  gross 3  00    4  50 


each,  12  and  smaller  gauges...    0  20   Complete,  with  Augers,  ea.    5  00    7  5C 
Thin  card  wads  in  boxes  of  1000 


each,  10  gauge 0  25 

Thin  card  wads  in  boxes  of  1000 

each, 8  gauge 0  45 

Chemically  prepared  black  edge 
grey  cloth  wads,  in   boxes  of  p.  M 
250  each — 

11  and  smaller  gauge  0  65 

9  and  10  gauge  0  75 

7  and  8  gauge 0  yO 

5  and  6  gauge 1  10 

Superior  chemically  prepar  \1 
pink  edge,  best  white  cloth 
wads,  in  boxes  of  250  each- 


Braces. 

Barber's    6  00    7  75 

Barber's  Ratchet 10  00  11  00 

Farmers' 2  00     2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 

Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'u   0  85    3  20 

Broilers. 
Light,  dis. 65  to  67}  per  cent. 


11  and  smaller  gauge.  ".." 1  15   Sev"!*ble'  dis„"  65  fc°  67*,?er  cent' 

and  10  gauges5....! 1  40   Vegetable,  per  doz.,  dis.  37}  per  cent 

_     _        D Uam  a       \I  r\       ft  '  *  (;      ill 


7  and  8  gauges 1  65 

and  6  gauges 1  90 

Anvils 

Perlb 0  10    0  12} 

Anvil  and  Vice  combined 

each 4  50 

Augers. 
Gilmour's,  discount  50  per  oent. 
Hollow  Steam's  per  doz..  13  00  20  00 

Adjustable  "         each 5  50    6  50 

Post  Hole, Vaughan's,  each    1  35    1  60 
Excelsior,  Jennings',  discount  50  pei 
cent. 

Awls. 

Sewing  per  gross 

Pegging,  " 

Brad, 
"  handled  " 

Saddlers'  "        

Awl  Hafts. 

PatentPeg,  per  gross 

"    Sewing,         " 


Henis,  No.  8        "       6  00 

"    No.  9         "      7  00 

Queen  City 7'50  10  00 


0  65 
0  65 
0  85 
3  60 
0  45 


7  25 


Awl  and  Tool  Sets. 

Millar's  Falls,  perdoz 2  80 

Axes. 


per  box   6  00  12  00   Bullard 


Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz    500    4    23 

Butts — Brass . 
Wrought  Brass  dis.  70  and  10  to  75  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  And  5  to  65  5  pc.  and 
5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  70  &  10  to  75  p.c. 
1  59     Loose  Pins,  "     70  &  10  to  75  p.c. 
1  25     Berlin   Bronzed,  dis.  70,  70  and  5   per 
1  60         cent. 

7  3C     Gen  Bronzed, perpair  —     0  40 

1  60  Can  Openers,. 

Acme,  per  gross   9  00 

g  oo^ardin    Scissors, per  doz.    3  75 
Card. 
Horse, perdoz 0  60 

8  30                     Carpet  Stretchers. 
American,  per  doz 1  00    1  50 


0  65 


10  00 
4  50 


1   00 


6  50 


Millar  Falls,  perdoz 16  00  51  5C  focketFirmer    "         3  25    8  00 

P.  S.  &  W.,  dis.  40  per  cent.  Socket  Framing  per  gross    3  75    5  00 

Fork . 

«t           ;■•     aiP/'}}  Bit*      4  c&  Rediscount  35percent.  to40p  c. 

Morse,  dis.  37}  to  40  per  cent.  jf„g                           e' 

Standard  dis.  47}  to  50  p.  c.  C.&B..  discount  35  per  cent,  to  40  n  c 

Elbows — Stove  Pipe  £alj,                             '  ' 

$1.00  to  $1.65  per  doz.  American,  per  doz  1  00    1  25 

Fawcets.  Plane. 

Cork  Lined,  per  doz 0  30    Obi  American,  per  gross 315    375 

Wine,  per  doz   130    2  25  Hammer  and  Hatchet. 

Star,         "          2  80    3  90  American,  per  doz   0  50    0  8C 

FennsCorkstops,  No  2p.doz 1  70  Cross  Cut  Saw. 

Petroleum,  per  doz 4  50    6  50  Canadian  per  pair 0  15    0  20 

Files  and  Rasps.  Hangers. 

Kearney  &  Foote'3  discount  Am.  List  Door  4  and  5  inch,  perpair    9  40    0  80 

60  and  574  per  cent.  Lanes,  50  to  50  and  5  p.c. 

Amer   Lais1t°nd'  5°  &1°  *"  ^^  ^  Hatchets. 

Nicholson's  dis.,  Amer.  list,  50  and  10  Cail-.dis  40to42}pc. 

per  cent  Hinges. 

Toronto  File  Co.,  50  aDdlO  to  60  p.c.  Blind,  Parker's, dis.  60 and  10  to 65  n  c 

Amer.  list  .  "       hepard's  Noiseless,  dis. 60  p.c 

Jowitt's.dis. Can. list, 25pc.  to  27}  p.c.  "           "    Buffalo,  dis  60  to  70  pc 

Globe  File  Co. 's  disc.  60  and  10  p  c.  Light  T  and  strap   70to70&5p.c 

Horse    Rasps,  Kearney  &  Foote's  dis  Heavy,  per  lb 03  3-5    0  04J 

Am  list,  60  to  60  and  5  p.c.  Screw   hook  and  hinge- 
Horse  Rasps,  dis.  45  p.c.  Amer.Hellers  6  to  10  in.,  per  lb 0  3j    0  04 

Horse  Rasps,  Spencer's,  dis.  Can.  list  12  up                  "        0  2|    0  03 

40  p.c.  Perdoz.  set 

Horse  Rasps,  Toronto  FileCo.,  50  and  Screw,  Eureka 113    180 

lOp.c,  Amer.  list.  Gate, Clark's 150    2  20 

Fluting  Machines.  "       Shepard's,  dis  50  to  60  p.c 

Eac* 060     *00  Spring     ^'ftSTJS8 

Forks.  "    Shepard's  Samson  175    190 

Hay, Manure,  etc, dis. 52}  p.c   rev.  list  Hoes. 

Freezers,  Ice  Cream.  Garden,  Mortar,  etc.,  discount  52} 

Gem,  dis,  57}  to  60  percent.  percent,   revisad  list. 

Shepard's     Lightning,  dis.   50    to    50  planter              doz 4  00    5  0. 

andl°P'c'  Hook*- Cast  Iron 

Hems'   perdoz"  Pre88e8*3  55    3*0  Bird  Cage,    perdoz 0  50    in 

En?erPi?seer,dd^counti6p.c3i5    '  *°  g^**™-    "u       0°  *\    °0  «\ 

Shepard's  Queen  City,  dis.  15  p.c.  g^™"  Coat,  per  gross      1  00    3  00 

Fry  Pans.  Chandelier    perdoz 0  50    1  00 

Acme,  discount  68}  to  65  per  cent  Wrought  Iron. 

Gauges— Marking,  Mortise, etc.  Wrought  Hooks  and  Staples.  Car. 

Stanley's.  dis.5o,  55  p.  c.  dis.  40  and  5  to  40  and  It)  percent. 

Wire  Gauges  Wrought'  Hooks  and  Staples,  Amer 
Winn's  Nos.26to33,  each     165     2  40     dis.  ?0 to  80  and  lOper cent. 
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HARDWARE. 


Wire. 
Hat  andCoat.dis.  55  to  60  p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.  60  per  cent. 

Horse  Nails 
Canadian, dis.    60  to  60  and  2$  p.c. 

Horse  Shoes, 
F.O.B.  Toronto  &  Hamilton....  $3  65 
Snow,        "  "  ...     3  90 

P.O.B.  Montreal  15c.  less,  and  Lon- 
don 5c.  more  than  above. 
Ice  Picks. 

Star, perdoz 3  00    3  25 

Kettles. 
Brass  spun,  7$  per  e.dis.  off  new  list 
Copper,  per  lb        ..     0  30    0  35 

Knamelled  Can.  50  p.c 
Ymerican,  60  and  10  to  65  and  5  p.c. 

Keys 
Lock,  Can, dis  50 p.c. 
Cabinet,  Trunk,  and  Pad- 


3  50 


3  30 


Oilers. 
McClary's  Galvan.  Jron 
Oil    Can,    with    Pamp, 

per  doz 19  50 

Zinc  and   Tin,  dis.   50,  50  and  10. 

Copper, per  doz 1  25    3  50 

Brass,  "       i  50 

Malleablu,  dis   ib  per  et. 
Pails. 

Galvanized,  per  doz  2  25 

Pencils. 

Dixon's,  per  gross 100 

"        Carpenter 2  25 

Picks 

Par  doz 6  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65 
Brass  Head,  "  40 

Planes. 

Wood,  bench,  Canadian  dis. 60  per 
cent    American  dis. 57$ 


Hand,  Disston's,  ais  1 
S.  &  D  ,  dis.  35  percsr  t 
Cross-Cut.  Disston  s    p 
S  -fe  D   dis.   35  pc.  «n  N 
Hack,  complete,  ei.ch. 
"         rani       onlr  .. 
Saw  Sets 
'Lincoln''      McMillan 
Haynes  per  do:i .  •  • 
Socles 
Standard  Ma    ofaoturirg 
4  25   Guru   y  S  alp  ,  60  p  c. 

B.  S.  &M    Sr  ales,  50  p.c. 


3  60 
9  00 


3  00 
1  00 


Scrapers . 


Bo £.    pe:d    z 
Foot, 

Screens. 
Wndo  *r.  patent,  perdoz 

Door, '  er  doz 

Screw  Drivers. 


lock,  Am  per  gross 160    4  75    Wood,  iancy  Canadian, or  American    Sargent's,  per  doz 


2  75 
6  00 


Knobs 

•J" 

per  doz. 

Bronze,  Berlin,  per  doz   .. 

Bronze  Gem,         "        

Sava  "         .... 

Shutter    porcelain,  F  & 

lj    screw,  per  gross $1  30 

Knives. 
Clauss, bread. cake  and  paring  knives 

$7.20  per  doz.  nett. 
Hay  Knives,  spear  point,  L  or  T  hdle 
52$  per  cent.  dis. 

Lightning,  per  doz 6  50 

Heaths,  52J  per  cent. 
Ladles. 

Melting,  per  doz 170 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20 
Galvanized 
King,  wood, 
"      glass 
All  glass,  ' 

Lines. 

Fish,   pergross 

Chalk,         "  

Locks — Door. 

Canadian,  dis.  per  cent 

Russell  &  Krwin,  per  doz    2  90    7 

Cabinet. 
Eagle,  dis.  percent,  40  to  42$  p.c. 

Padlock. 
English  and  Am.  per  doz        50    6 


Scandinavian, 


40  per  cent. 
85  to  3  00    Bailey's(StanR  &  L.Co.)42J  to45p.c 
Miscellaneous,  dis.  15  to  17 J  per  cent 
Bailey's  Victor, dis.  15  to  17$percent 
Plane  Irons. 

8  75  10  00    English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.  dis 

37$,  40  p   c. 
Button's  Imitation,   per 

d°z 5  00    9  00 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  70  and  10  p.  c. 
Poppers. 

Corn,  square,  per  doz 135    2  00 

Pruning  Shears. 

Perdoz 4  00 

Pulleys 

Hothouse,  perdoz 

Axle 

Screw  

Awning 

Pumps. 
Rumsey  or  Canadian  Cistern  60  to 

60  and  5  per  cent. 
Pitcher   Spout,  70  to  70  and  5  p.c 
Canadian  Cistern  60  to  62$  p.  c.from 

factory. 
Canadian  Pitcher  Spout  70  to  70  and 
5  p.c.  from  factory. 
Punches 
Saddler's,     perdoz 100    185 


3  25 

9  00 


4  00 


8  40 


4   50 


1  87 

2  75 
4  00 
1  20 

1  05 
1  90 


55 


5  50 

1  00 
33 

1  00 

2  50 


Screws. 
Wood,  F.  H.,Iron,  and  Steel,  80per 

cent.,  dis. 
Wood,  R.H.     "        75  per  cent.  dis. 
"      F.  H.  Brass77$       "  " 

••'      R.H  72*       " 

Diamond   Point  wood   screw  nails   Pieced 
bright,  dis.  77$  and  20  per  cent . 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount 52$  percent,  revised  list 

Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis. 75  percent 
B.  &  W.  N.  P.dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent 


i.e.  Trunk  Tacks,  dis.  57$  per  cent. 

■  i0  p.c.  Channel  nails  5c.  lb.  off  list 

t.  35  to  55    Trunk  Tacks,  tinned,  62%  p 
2  and  3.         Cigar  Box  Nails, dis.  45  per  cent 
75    2  75  ShoeFinders'TacKS,50  per  cent. 

7  6   Shoe  Nails,  Hungarian  Nails,  etc.,37$ 
per  cent. 

Tape  Lines. 

7  50   English, assskin  perdoz.  $2  75  $5    0 

English  Pat.  Leather  ....    5  50    9  75 

Co.,  60p.c.    Chesterman  s,     each  0  90    2  85 

steel, each      0  80    8  on 

Thermometers. 
Tin  case  &  dairy,   dis. 75  to  75  &  10  p.c 

Thimbles  . 

As  best  os,  filled,  per  doz.,  35  to  40  p  c. 

Ties. 

Cow, perdoz 1  "!o    2  50 

Tinner's  Tools. 
P.S.&W.,netlist. 
Canadian  15  to  35  per  cent  dis. 

Tinware. 
S  tamped, dis.  Assn  list, 70,  and  12$  per 
cent,   to   70    and   25  p.c.  on  special 
lines. 
Japanned,  Prices  on  application 


2  10 
40 


4  50 
3  50 


' 


3  50 


4  50 
10  75 


35    4   00 


Transom  Lifters 
Payson's,  $2.60  to  85.00  per  doz. 

Traps 
Game, Newhouse, dis  33$  p.c  to  35  p.c$ 
Game,  H  &  N.,  P.  S.  &  W.   62    to  60.10 
H  &  N  and  70  p.c.  steel. 

Mouse,  per  doz  0  35 

Rat  "        1  40 

Trowels. 
Disston's,  discount  10  p.c. 
German,  per  doz   4  75 


1  50 
6  00 


9  00 


JStna,  dis.  75  @  to  75  and  10  per  cent    Brade's       "        00  10  50 

&  S.,  discount  35  p.c 


2  50 
7  40 


Od 


1  50 
3  75 
5  00 

2  00 


rnt8editmeriCan  di8     °°  t0  M    Cr,ttSdf,el5a2id^aTl"eabl,e  ««""«"    DiscountW2o7e8rhcentPtkoeS25  per  cent, 
nt.  dis.  list  dis.  52$  px.  revised  list.  Spoke  Shaves. 


Eagle,  dis.  per  cent,  15  to  17$  pc. 

Mallets. 
Tin.imiths',  perdoz    125 

Carp't'rs',  hickory      "  1  25 

Lignum  Vita,  "  3  85 

Caulking, each 160 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise 

perce 
Home,  each 

Mincing  Knives. 

American,  per  doz   42    2  35 

Molasses  Gates, 
stebbin's  Patent,  dis.  per  cent,  65  to 
70.10  to  75  percent 

Nails. 
Cut  Nails(Iron) 
1.  Either  Canada  or  Amer.    Pat'n. 

Basis— 50  to  60  dy 175 

40dy 1  80 

30  dy 1  85 

20, 16&12dy 1  90 


1  00    2  40    Conductors' 


Tinner's  solid,  per  set. .. 
'         hollow,  perinch 
Putty 

Bladder,  per  100  lbs 

Tins,  lbs  

Rail. 

Barn  Door,  per  foot 

Sliding  Door,        "       

Lanes,  3$  to  3|c.  ft. 

Rakes. 


9  00  15  00 
72 
1  00 


=  1? 
50 

3 
3* 


2  75 

3$ 
3J 


Heinish  60  per  cent. 

Bristol,  Japanned,  80  per  cent. 

"        N.P„  70  per  cent. 
Clauss,  Full  nickel,  60  p.c.  off 

1 '      Japanned  handles,  67$  p.c.  off. 
Sheaves 
Sliding  Door,  per  set    ...        77    140 

Shovels  and  Spades 
Canadian,   dis.  42$  special  brands 
net  price. 

Sieves 
Wood  Rim,  black,  p.  doz    105    1  10 
"  tinned,  1  25    1  35 

Tin  Rim,  "  "  2  30    2  45 

"  black,        "  1  80    2  2£ 

Snaps 
Harness,  Q  erman,  dis.  35  to  37$  p.c 
Acme,  "  3  00    5  00 

Cock,  Andrew's  "  4  50  11  50 

Sapolio 
In  i  or  H  gross  boxes,  per  grs.    11  30 

Soldering  Irons. 
Per  lb 0  26 


7  50  11  00 
3  60  10  00 
9  00  18  00 


3  60 


Razors. 
Boker's,  perdoz 

Wade  &  Butcher's      " 
Arbenz's,  '« 

Razor  Strops. 

Currier's,  per  doz  125 

Rivets  and  Burrs. 
4  mos.,  or  3  per  cent   cash  30  days. 
Copper  Rivets,  dis.  50  percent. 
Iron   „       „",,        "    fi5and  10  p.c. 
Tinned  and  Black  Rivets  55  &  10  p.c. 
Burrs,  Iron,  50  and  10 
Terms,  4  mos.  or  3  p.c.  cash  30  days 
Rivet  Sets. 


5  00 
2  35 


10  dy 195     Canadian  dis.  30,  35  per  c 


8  &9dy 2  00 

6&  7  dy 2  15 

2.  Amer.  Pattern  Only 

from  4  to5  dy 2  25 

3dy.(lath) 2  75 

3.  Canada  Pattern  Only 

from  4  to  5  dy 2  25 

3dy.(lath) 2  65 

3dy.  A. P.  Fine 3  35 


Rope         Per  lb. 

Sisal.    Manilla. 


7-16  in.  and  larger..     61 

14,5-16,  %  in 7 

Cotton,  per  lb 13 

Russia  Deep  Sea,  perlb..       12J 

Jute    "    ...       06$ 

Rules. 
Boxwood,  dis.  80  to  80  &  10  p.c. 


9$ 

10 

16 

13$ 

07$ 


5Pfl__ 

Wood,  English  180 

Iron,  American 135 

Spoons  and  Forks. 
TeaSpoons  — pergross    7  50   1 

Dessert  "      

Table       "      .... 
Dessert  Forks... 
Medium     " 
Table         "      •• 

Squares. 

Iron,  perdoz  1  66    2  90 

Steel,  dis.  80  and  5  to  80  and  7^  p.c. 
Try  and  bevel,  dis.  50  to  52$  percent 

Staples. 
Fence,  galvanized,  per  lb       3J       3$ 
Wrought  Iron,  dis. 80  &  5  to  80  &  n 
Stocks   and  Dies,  Amer.    dis.  25  p.c 

Stove   Polish,  (Catchpole's). 
Stove  Pipe  Varnish,  enanelled 
cans,  per  doz 1  75 


D 

Triers, 
Butter,  per  doz 6  25 

Twines. 

Bag,  Russian,  per  lb 0  00 

Wrapp'g.mottl'd.pr.pack    0  50 

"         cotton,  per  lb..    0  17 

Mattress,  per  lb    0  33 

Staging       "        0  27 

Broom         "         0  30 

Binding,  Common  Sense-    

"         Blueribbon 

"         Red  cap 

"         Sterling  

"  Prison    

On  prison  made  twine  freight  is 
prepaid  to  any  railway  station  in 
Ontario. 

Vises. 

Hand,  perdoz 4  00 

Bench,  parallel,  each 2  00 

Coach,  each  6  00 

Peter  Wrigbt'-j,  per  lb 0  12 

Pipe,  each 550 

Saw, perdoz 6  50  13  00 

Washer  Cutters. 
Perdoz 4  0"    8  50 


9  00 

0  21 

0  60 
0  18 
0  45 
0  36 
0   5b 

„6* 
0     8 

0     7 

0  6J 

0  8 


6  00 
4   50$ 

7  00 
0  1? 
9  00 


No  1,  Stove  Paste,  per  gross 


Mrs.  Potts, 


Cut  Nails(  steel)  Add  10c.  to  the  prices    T.vory  dis'  37$'to  40  per  cent 

in  list  for  iron  nails. 
Wire  Nails,    75,   10  and  5  per  cent  ; 
3  per  cent,  cash  delivered  in  lota 
of  10  kegs  or  more. 
Brads  &  Moulding  Nails,   75, 10  and 
5  per  cent,  from  new  list. 
Nail  Pullers. 

iierman  &  American 1  85    3  50 

Nail  Sets. 

pergross 
Square,  round  and  octa- 


65 
90 


5  00 


Sad  Irons. 

per  set    

N    P. 
Sad  Heaters. 
Dome, Shepard's, per  doz    4  75 
Sand  and  Emery  Barer. 
B.&  A.,  sand,  40  and  5to  45  per  cent. 

Emery,  per  quire 55        90 

Sash  Cord 

Perlb 22        50 

Sash  Locks. 


gon 


3  38     4  00 


Stone. 

Washita, perlb 0  25 

Hindostan,  per  lb 0  06 

"  Slips,  per  lb 

Labrador,   per  lb 

•'         Axe,   " 
Turkey 

Arkansas  " 

Water-of-Ayr    " 

Scythe,  per  gross 3  50 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
Leather  Carpet,  35  per  cent. 


Washers  *  Iron,"  40  per  cent.  ,4  mos 
or  3  per  cent. 

Well  Wheels. 

Amer. .perdoz.  8,10  &12in.    3  38    6  00 

•'l  00  „.. 

30  00    °0  00  Wire. 

24  00    "  Brass  Wire, 16  to  25  wire  gauge,  18to 

27  00 24c-  lb- 

36  00 Copper  Wire,  17$  p.  c.  dis. 

Annealed,  annealed  and  oiled,  galvan- 
ized 20  per  cent.  dis. 
[In  lots  of  1000  lbs.,  annealed  oiled, 
and  annealed  and  galvanized, freight 
will  be  prepaid.] 

Bright,  Coppered  steel  and  spring  20 

per  cent  f.o.b.  Montreal,  Toronto  or 

Hamilton. 

Broom  Wire  5|  to  6c.  per  lb. 

Clothes  Line  Wiie,  19  gauge,  perdoz 

coils 3  95 

Wire  Fencing. 
Galv.2barb,2$&5in.apart 
"4      "    4  &  6  "       " 
"    Plain  twist,  all  deld 
"    Steel  thorn  and  rib- 
bon  

"  Lock  Barb,''  4  point  

Ditto  Glidden  2  point  

Galvanized    Barb,     "Ly- 
man," 2  to  4  points 

Steel  staples 


S  00 
4  80 


50 

07 

9 

0  13 

0  15 

0  50 

1  50 


0  10 
5  00 


}■« 

3J 

31 

3$ 

4j 

5 
44 

3i. 

3$ 

amond...  .1200  15  00  "g^^,  B  dis.  40,  621  per  fient_ 


Triumph  and  Morris, dis37$,  40per   Cut, Carpet  Blued, gimp,  60 per  cent 

tinned,  dis.  70  per  cent. 


Netting. 
Poultry,  65  to  65  and  5  per  cent. 

Oil. 
Canada  Refined  Oil  (Toronto)  14       15 

Carbon  Safety     "     0  17    0  18 

Canada  WW.     "      0  20    0  22 

American  W.W."     0  25 

S  R.  Seal  pergal  0  63    0  65 


Sash   Weights  . 

Sectional, perlb 1$     ]§ 

Saws. 
Crosscut,     McMillan      & 

Haynes,  per  ft     0  49    0  70 

"Empire"     EcMillan      & 
Haynes,  perdoz 750 


Terms,  60  days  or  2  percent,  in  30 
days. 

Wire  Cloth 
Ordinary ,  discount  25  p.c. 
Painted  Screen,  p.lOOsq.ft    1  85    1  9 

Wrenches. 

Acme,  35  to  37$  per  cent. 

Swedes'  iron,  blued  ortinned,  dis.  50   Agricultural,  70  and  H<  to  75  p.c. 


per  cent 
Upholsterers" dis.  50  percent. 
Copper  Nails, dis.  62£  per  cent. 

11      Tacks.  45  per  cent. 
Clout  Nails,  dis    (>0  to  674  p.c. 
Patent  Brads,  dis.  50  per  cent. 
Finishing  Nails,  dis.  45  per  cent. 
Trunk  Nails,  dis.  60  to  65  per  cent. 


Standard,  dis.  60,  60  &  lOp.c 
Coe'sGen'ne.dis.  3  2$  to  35  p.  c  dis. 
Diamond,  dis.  33$,  35  p.  c. 

Tower's  Engineer,  each    ..     2  00  3  01 

S.,  per  doz 5  80  I    (1 

G.  &K.'sPipe    "      6  00 

Burrell's    "     eacj 3  40 

Pocket,  perdoz 125  2  00 


You  Lose  More  than  We  Do 


IF  YOU  DO  NOT 
BUY  A  COPY  OF 


Ideas  for 

Hardware 

Merchants 


AT 


50    CENTS 


JUST  HALF  PRICE 


•    •       •    • 


Starting  a  Hardware  Store. 

What  Hardware  Dealers  May  Sell. 

System  in  the  Store. 

The  Holiday  Trade  in  Hardware. 

The  Parable  of  a  Foolish  Trader. 

More  About  Advertising. 

The  Value  of  Price  Lists. 


CONTENTS: 

Behind  the  Desk. 
Ratio  of  Stock  Expenses  to  Sales. 
The  Use  of  a  Store  Window. 
The  Successful  Merchant. 
Cordiality  Between  Competitors. 
The  Commercial  Value  of  a  Smile. 
Books  for  Hardware  Men. 


Hints  about  Inventing. 
Retail  Advertising. 
John  Jones,  Jr. 
Business  Education. 
The  Other  Half. 
Cash  or  Credit  ? 

Etc.,  Etc.,  Etc. 


On  receipt  of  Fifty  Cents  this  valuable  work  will  be  forwarded  you, 
postage  prepaid.     Edition  limited. 


The  J.  B.  McLean  Publishing  Co. 

10  Front  Street  East 

Toronto. 


Brandram  Bros.  &  Go. 


ROTHERHITHE,  LONDON,  ENG. 


^ 


$W**fy 


B.  B. 

GENUINE 


Manufacturers  of 

The 

Celebrated 

Brand 


^■4, 


B.  B. 

NO.  ONE 


WHITE  LEAD       B.  B.      WHITE  LEAD 

White  Lead 

Noted  for  its  Extreme  Whiteness  of  Color, 
Purity  and  great  Covering  Property,  rendering  it 
specially  suitable  for  Painting  in  Enamel  White 
and  other  Decorative  Work.  To  be  had  of  all  the 
Principal  Importers  in  the  United  States,  and  for 
the  Canadian  trade. 

Manufactured  in  Halifax,  Nova  Scotia 


For  samples  and  information  apply  to 


HENDERSON  &  POTTS 


Nova  Scotia  Paint  Works, 


Halifax,  N.S 


WE  WANT  TO  HEAR. 


WHEN  YOU  NEED 


RUBBER  HOSE. 


OUR  BRANDS 


"Maltese  Cross,"  "Extra  Quality,"  (Black  or  White), 

"Kinkproof,"  (Wire  Bound),    "Antimony,"  (Red), 
"Lion,"  "King,"  "Leader,"  "Fairy,"  (Cotton). 

The  Gutta  Pergha  &  Rubber  Mfg.  Go. 

61-63  FRONT  ST.  W.,  TORONTO.     OF  TORONTO.  LTD. 


WRAPPING 
PAPERS 

PAPER  BAGS 

THE 

E.R. 
EDDY 

CO. 

HULL  CAN. 


Both  plain  and  printed.  Any 
size,  weight,  color,  quality  and 
at  mill  prices.  Inducements 
to  Hardware  dealers.  Write 
us  or  our  agents  for  estimates. 


Also  Montreal,  Toronto, 

Quebec,  Hamilton,  Kingston, 
St.  John,  Halifax,  Winnipeg, 
Victoria,  St.  Johns',  Nfld. 


I 


/ 


